
Thirtieth Year GRAND RAPIDS, WEDNESDAY, FEBRUARY 26. 1913 Number 1536

not Cbrougb Suffering

God never would send you  the darkness,
If he thought you  could bear the light;

But you  would not cling to His guiding hand 
If the w ay w ere always bright;

And you would not care to walk by faith, 
Could you  always walk by sight.

’T is true He has many an anguish 
For your sorrowful heart to bear,

And many a cruel thorn-crown  
For your tired head to wear;

He know s how  few  would reach heaven at all 
If pain did not guide them there.

So He sends you  the blinding darkness 
And the furnace of sevenfold heat;

’Tis the on ly  w ay, believe me,
T o  keep you  close to His feet—

For ’tis always so easy to wander
W hen our lives are glad and sw eet.

Then nestle your hand in your Father’s 
And sing, if you  can, as you  go;

Your song may cheer som e one behind you  
W hose courage is sinking low ;

And, w ell, if your lips do quiver—
God w ill love you better so.

Eend a Band Anywhere

If you cannot on the ocean 
Sail among the sw iftest fleet, 

R ocking on the highest billow, 
Laughing at the storm you meet, 

You can stand among the sailors 
Anchored yet within the bay, 

You can lend a hand to help them  
As they launch their boats away.

If you cannot in the harvest 
Garner up the richest sheaves, 

Many a grain both ripe and golden  
May the careless reapers leave. 

Go and glean among the briars 
Growing rank against the wall, 

For it may be that their shadow  
Hides the heaviest wheat of all.

Do not, then, stand idly waiting 
For some greater work to do, 

Fortune is a fickle goddess,
She w ill never wait for you .

Go and toil in any vineyard,
Do not fear to do or dare.

If you want a field of labor 
You can find it anywhere.

Margaret E. Sangster.

^T ^O -D A Y  is your day and mine; the only day w e have; the day in w hich w e play our part.
W hat our part may signify in the great w hole w e may not understand; but w e are here to 

play it, and n ow  is our time. This w e know: it is a part of action, not of whining. It is a part of 
love, not cynicism . It is for us to express love in terms of human helpfulness. This w e know , for 
w e have learned from sad experience that any other source of life leads toward decay and waste.

David Starr Jordan.
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This is Horehound 
Weather

YE DOUBLE A"

OLDE FASHION

Horehound Candy
Is the peer of them all. Our 

trade mark on every piece.

PU TN A M  FA CTO RY
O R IG IN A T O R S

N ational Candy Co. 
Grand Rapids. Michigan

E x ce ls io r  G o ld  E ye  
N e e d le s

Large Round Eyes 
Put up in Attractive Wrappers 

100% profit

EXCELSIOR
X o . .  3 / 9

* 0  ̂
G O l d

S H A R P S

M A D E  IN 
E N G  L A N D

Stew art’s
D u p le x  

S a fe ty  P in s
Best Quality 

Extra Heavy Wire 

Superior Nickel Finish

Write to your jobber for samples and prices

P R A T T  & F A R M E R  C O .

473 BROADW AY N EW  YORK

W o r d e n  Q r o c e r  f o m pa n y

T H E  P R O M P T  S H IP P E R S

Grand Rapids Kalamazoo

With Every 
Tick of the Clock 

Its Popularity 
Increases

JUDSON GROCER CO.—Grand Rapids, Mich.
W h o lesa le  D istr ib u to rs  of 

D W IN E L L -W R IG H T  C O M P A N Y  P R O D U C T S

Dorit forget toinclu  
a box in your next order
Lautz S n o w  B o y  Washing Powder

Buffalo, N. Y.
lB!®B*08S»S' 
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S PE C IA L  FE A T U R E S .
,2. E x c e l le n t  S u g g e s tio n s .
3. B a n k ru p tc y  M a tte rs .
4. N e w s  o f th e  B u s in e s s  W o r ld .
5. G ro c e ry  and  P ro d u c e  M a rk e t .
6. F in a n c ia l.
8. E d i to r ia l.
9. B o o s tin g  C lo v e r la n d .

11. C lo th in g .
12. B u t te r ,  E g g s  a nd  P ro v is io n s .
14. W o m a n ’ s W o r ld .
16. D ry  G oods.
18. K in d  o f A d v e r t is in g  T h a t  H e lp s  th e

D e a le r M o s t.
19. R e v ie w  o f Y e a r 's  W o rk .
20. Shoes.
22. S to v e s  a nd  H a rd w a re .
24. T h e  C o m m e rc ia l T ra v e le r .
26. D ru g s .
27. W h o le s a le  D ru g  P r ic e  C u r re n t.
28. G ro c e ry  P r ic e  C u r re n t.
30. S p e c ia l P r ic e  C u r re n t.
31. B u s in e s s  W a n ts .

N Q T  H IG H W A Y  R O B B E R S.
The municipal coal yard, conducted 

under  (lie auspices of the poor depart
ment because the city charter nor the 
State law would permit it to he car
ried un a- a municipal enterprise, has 
served at least one good purpose. It 
has dcim mstrated that the Grand Rap
id- coal dealers have not been fat ten
ing off the necessities of the people 
The retail price of coal is $S. 10 per 
ton, net. The city sells at iff.50 a 
ton, net. and ftp to last week had 
disposed of about 150 tons of the so- 
called Scully coal, purchased at a cut 
ra te from an unknown source oi sup
ply and with no guarantee of quality. 
The city has no taxes to pay, no rent, 
no overhead, makes no allowance tor 
interest, takes no chances in the m a t
ter of collections, has no yard man, 
keeps no hooks and assumes no re
sponsibility as to permanence of sup
ply. Even the management of the 
business is looked after  by the Secre
tary of the Poor Commission and his 
salary is paid by the poor  depar tment, 
instead of being charged against  the 
coal account. With  all these legiti
mate charges against the business 
eliminated, the city finds itself $2:2 
ahead of the game after the sale ot 
150 tons, and this apparent profit is 
subject to a reduction of about $10 
when the telegraph hills incurred in 
securing the supply are paid. With 
all the usual and legitimate elements 
of cost cut out  the city nets about 
$12 profit on a total volume of busi
ness of $1,125. or  approximately 1 
per  cent. If this same coal had been 
purchased from the retail dealers at 
current prices the sale price would 
have been $1,200, or  $125 more than 
the municipal coal yard collected, or 
a little more than 10 per  cent, of the 
volume of business transacted, and 
out of this 10 per  cent, the dealer 
would have had his expenses to pay, 
including city taxes. Anybody famil
iar with business affairs will admit 
tlie margin is mighty close. The 
municipal enterprise has dem ons tra t
ed tha t  the Grand Rapids coal deal
ers are not highway robbers On the 
contrary, they are doing business on

a bou t  as close a ma rg i n  as it is pos 
sible and keep ou t  of t he  po o r  house.

T h e  munic ipa l  coal  ya rd  has not  
mater i a l l y  affected the  big dealer.- who  
have thei r  soft  coal  business ,  long  
t e rm con t r ac t s  and  j obb i ng  bus iness  
to t u r n  t h em  a profit ,  hut  it has  been 
dGa s t r ou -  to t he  smal l  deal er s  who  
receive the i r  suppl ies  a ear  at  a t ime 
and  arc  prac t ical l y  dependen t  on  quick 
sales at retai l  to car ry  t hem t h r o u g h  
' t h e s e  smal l  deal er s  have been p r a c 
tically put  out  of bu- iness  by the 
municipal  ent erpr i se ,  and if mun i c i 
pal compe t i t i on  cont inues ,  it is hut  
a ques t i on  of  t ime when  on l y  the 
big deal er s  will  lie left.  T h e  ki l l ing 
off of the  smal l  coal  deal er s  should  be 
oi  wide r  c once r n  than  mere ly  to the 
coal  t rade.  It is s o me t h i n g  the r e 
tail grocers ,  mea t  dealers,  e h > thing 
me rc ha n t s  and dry  goods  men  should 
consider .  I f t i e  ci ty can put the 
retai l  coal  deal er s  out  of business ,  
wit at is to p reven t  s ome  Al de r man  
Connel l  v of the  ! lit lire g o i ng  in for  a 
municipal  g r oce r y  and.  wi th no ex
pert ses to hear ,  unde r  sel l ing the legi 
t i ma t e  t r a de r  W h a t  i- to preven t  a
municipal clothing store or dry ...... Is
store or meat market? Wi t h  no ex
penses. not even for clerk hire Or 
for telephone the city could clean out  
every retailer in town, mi matter  
what his line or w hat price- he might 
make to the con sinner. Retail m er
chants generally should resent the 
city's invasion oi the coal business as 

a blow at legitimate bu-iness honestly 
conducted.

B E T T E R  T H A N  G L A SSN ER  B IL L .
T h e  popu l a r  and very h u ma n  i n 

cl inat ion to r egula t e  o t he r  people  is 
f inding it - l atest  express i on  in the 
Gla-s i i e r  bilk in iw pend i ng  in the 
Legis la ture .  r equ i r i ng  those  w ho 
would m a r r y  to first s ecur e  a cer t i 
ficate of heal th and fi tness mi n i  a 
physician.  Th i s  hill is t ra ined a long 
the  l ines of  t he  very l a t e s t  fad in high 
b r ow circles,  so-cal led eugenics ,  and 
is des igned to prevent:  t he  mar r i age  
of the  idiotic,  insane,  c r imina l  and  
o t he r wi s e  undesi r abl e .  T h a t  the m a t 
ing of these  classes,  and r e sul t ant  
p rop a g a t i o n  of the  specia,  s hould  lie 
prevented ,  if possible,  is ha rd ly  open 
to a r gume n t ,  hut for the  s tat e  to be 
come  a unive r sa l  gua rd i an  tor  all who 
may  he ma t r i mon i a l l y  incl ined is not  
c o m m o n  sense.  In the first place the 
r e q u i r e me n t  of a phys i c i an ’s cer t i f i 
cat e  wou l d  he no  obs t ac l e  in the  way 
of mar r i ages .  lor  phys i c i ans  can a l 
ways  he found w ho  will cer t i fy to 
a ny t h i n g  if t he r eby  t he re  is a fee to 
b ■ earned,  jus t  as t he re  are  ph y s i 
c ians  wi l l ing to give p r e scr ip t i ons  for 
whi sky o r  mo r p h i n e  wh e n  it is made  
an objec t  for  t h em  to do so. and  jus t  
as it is a l ways  poss ible  to find s ome  
p r ea ch e r  r eady to p e r f o r m  the m a r 

r iage ce r emony ,  no  m a t t e r  how o b 
viously unfit the  par t i es  may  lie. T h e  
p r o p o s e d  eugeni cs  law wou l d  he a 
nice source  of  i ncome  for  t he  phy-  
- ic ' ai i ' .  luit as for  p ro t ec t i on  to  the 
publ ic it woul d  he a dead le t t e r  f r om 
the s tar t .  Th i s  is as to the  pract ical

the que-tion. \ s  to the etili
, if people will enter upon tin
acred relations in life, heed

thoughtlessl  v and with on
prope r  i nvest igat ion.  it i- a quest ion 
if they should  not  be left to the mi-  
cry which the i r  fol ly may  b r i n g  to 
iiieiti wi thout  int e r f e r ence  f rom a 
benevo l en t  s tate.  T h e r e  a r e  e nough  
l e - sons  in every day life and all 
a round  us as to bow bas t v  mar r i ages  
t urn out to serve ns wa r n i ngs  for
.1.1 a mi vot ing alike. hut  t he  mr

in »lie -till goes  on. This:  propose
en.uen ics law will not  tg-medy the  “v
[ f J pract ical  r emedy agai n - t  has
or tin wise ma r r i ag e s  !ie desi red,  wl

et hods  of t he  Cathol ic
church  and rj. qui re the  publ icat ion oi 

mar r i age ,  t hus  g iving all the  wor ld

i ho-c  win.  are nn . - t  in t e r es t ed  a p e r 

la -t po-- j !i !e ciurli on the  wiles of the

depraved.  T h e  publ ic wh i c h  s hould  
have  an interes t  in the mar r i age

ree. .ni-,  inv es t i gate  ant ecedent s ,  and

ti. .n should appear ,  and a every  l a rge  
p e r cen t age  of the  undes i r abl e  w e d 
d ing-  w . .uhi he nipped in advance.  
W ith the  publ i ca t i on of t he  harts r e 
qui red the re  would  lie an end t o  e m o 
t ional  mar r i age - ,  love at. first s ight  
ma t ohe -  and s imi lar  every day epi-
-ode.-. and a Irhi? -tep Would tini S 1)3
tak e n in thè t•ci'orm of -ocie; ili Re-
quirin:g a merli cal cert ilicate w Dirliri he
tine li rait l'or the phys i eia ns iilici the
tin son ipulon- i>hy detank. would he the
one- to reap t he larges t: share of the
harv c-■t. Imi tl HTc woul d he nc) a<hied
protec ti< >n lo tile public: well are. The
t ;ia-Miet* Itili fiught to be perm ani■ntly
pigeot tholed. Another year tl ie iires-
cut i;ni ..f eugenics will hav•e been
forgot ten, ami the re for m spirit wRich

v clamo rin 14 for the cmUltitient
■  thiis Jtneasuire will 1>e hot on the
trail .U some oilier an .1 entir ely dit-
ft* rent evil.

Y oi t may not he in busin ess í o r
your health. 1nit you 1 ose voi.ir busi-
nes¿ iÍ you 1c.sc your 1health.

1 hefill il  jus t one -te][i betwi;• e n fail-
lire and succims, hut t hat stc 111 u s t
be upward.

( Pi..■ 1 rutilili.■ we aTThave it our
power to avoid is regret,

D E M O N S T R A T E D  N O N SE N SE.

hnv

the ir eh arges :tnd, without t'
111 !,-ers \votili !imi thlemselve s wit hou
a n i.irkti t and iconsm net's wit bout sup
pin■- du ring much o f thfi ye
f e \ \; fanm*rs b ut de; .1 direct with th
COTistmojrs wh en th cy can. and ci ir
Sill net's are ion d of dealing direct wit
the farti ìers wiion tin ■y can, but  ne itbe
is <equip ped to do bu siness iii the wa
the■ fithf:*r wan ts it eondue to d and1 th

hilen ìan is the o niy r ee ur- an
as the middleman has to live lik
tin.: rest of US he mu st take <tomet bin
for work- he do.es and t act
cal -erv ice wh ich lie renderse and th
is equally truei whether it hie the g  r  i

c e i* or ithe mi<idlem;nn
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E X C E L L E N T  S U G G E ST IO N S

M ade by P residen t Neilsen at F lin t 
Convention.*

It gives me much pleasure to greet 
you at this fifteenth annual convention 
of our A ssociation and to congra tu 
late you upon the enthusiasm  shown, 
as indicated by the presence of so 
goodly a num ber of m em bers.

Tn this, my annual report, I shall 
no t endeavor to recapitu late the work 
and business transaction  of the past 
year, because our w orthy  Secretary 
holds in captivity the records of such 
and he is simply hum m ing with zeal 
to acquaint you w ith them . 1 will 
ra th er endeavor to speak about the 
future and place before you, briefly, 
certain thoughts and m easures which 
I think should be taken up at this 
time.

W e are, in our respective com m uni
ties, I believe, successful men in b u si
ness and, as such, we seek to im press 
the people as d iscounters and careful 
financiers and organizers of the best 
m odern business m ethods; so it oc
curs to m e—and I think it will appeal 
to you—th a t we bring  to and adopt 
in th is A ssociation the same careful 
and prudent business m ethods and 
system s which have built up our 
business at home. If we agree upon 
th is proposition, then we m ust also 
agree that the first, chief and m ost 
im portan t factor in any business is 
capital. Wie cannot conduct a suc
cessful business unless we finance it 
properly. W e cannot create and 
m aintain a living body w ithout a c ir
culating medium to sustain it. The 
m ore frequent the dem ohstrations of 
life, the  g rea ter am ount of the cir
culating medium.

O ur A ssociation m ust have a finan
cial system  .adequate to  the best needs 
of the organization as it it and suf
ficiently able to m eet the necessary 
contingency of new m em bers and 
the mode of obtain ing  them.

If there is anything at all of a 
business benefit to  be obtained from 
this or any o ther association of busi
ness men, it is in the co-operation or 
entire sym pathy of in terest of the 
g rea test num ber engaged in that busi
ness, and as we have in our co rpo r
ate name lim ited ourselves to the 
State of Michigan, I believe we 
should not stop, nor even take a va
cation, until we secure the sym pathy 
and co-operation of every person in 
the S tate who is engaged in the busi
ness of retailing  through local asso
ciations or otherw ise.

T o  this end I would recom m end 
th a t this A ssociation elect a business 
m anager, to be paid so much per 
m onth, to be under the direction of 
the Executive C om m ittee of this A s
sociation, whose duty it shall be to 
devote his entire tim e to organization 
w ork—organizing local bodies and 
o ther such duties.

1 believe it to be up to this con
vention to  provide the ways and 
m eans of defraying such expense. If 
we can no t do so, why pose as capa
ble business men, drilled in the 
schools of finance and experience? 
To this end, will say th a t I have been

•A nnual ad d re ss  of P re s id e n t A. C. 
N eilson  befo re  R e ta il G rocers a n d  G en
e ra l M erch an ts ’ A ssocia tion  a t  F lin t.

assured of financial support from  vari
ous sources, outside of this A ssocia
tion, to create a fund for the purpose 
ju st spoken of, and it seems to me 
that we should now, at this conven
tion. take such m easures as shall be 
adequate to  sufficiently fill and keep 
replenished such fund.

I would fu rther suggest th a t a 
Publicity Com m ittee be provided for, 
whose duties would be to see tha t all 
m atters of in terest or im portance to 
the A ssociation should be duly and 
properly published and to co-operate 
with the two papers, which have 
so loyally stood by us — T rade 
of D etroit, and M ichigan T rad es
man of G rand Rapids — and to 
the publishers of which I take this 
opportunity  of tendering  the thanks

of our Association. T hese periodi
cals have been our sole source of life 
and publicity betw een conventions 
and the question com es: A re we doing 
al we consistently  should to com 
pensate them ? If not, it should cer
tainly recom m end itself as a m atter 
for our consideration.

W e have several item s of annoy
ance before us in our daily avocations, 
prom inent am ong which is the sys
tem know n as ''free  d e a ls ,’ which 
should be stric tly  attended  to at this 
convention, and in the redress ol 
such and o ther m atters which equal- 
tail business. I would suggest that 
lv affect the w holesale as well as re- 
a com m ittee be provided for at this 
time, to be a standing com m ittee, to 
adjust and arrange all m atters affect
ing our A ssociation, in connection 
with o ther associations, and with the 
Publicity C om m ittee, suggesting  to 
the officers of our A ssociation the 
lgislation necessary to the highest 
success of the organization.

Further, I believe th a t we as an 
A ssociation should direct all honest 
effort tow ards advancing the in ter
ests of, and sym pathizing with the 
"H om e A dvertising Bill,’’ now being 
discussed by the business interests 
of the country  and, in short, to  take 
up before this convention:
1. O rganization  of local associations. 
3. M inimizing expenses by m eans of 

co-operative delivery.
3. Shortening credits.
4. H igh cost of living.
5. A ttractiveness in stocks.
6. W ell dressed windows.
7. Sanitation of stores and stocks.
8. Mail o rder business.

As we look back at the am ount of 
free advertising the mail o rder houses 
have received at the expense of the 
retail grocers of the country  w ithout 
organized effort, we cannot but con
clude th a t our own time, individually, 
would have been m uch b etter spent 
to a purpose in m eeting new ways, 
new ideas and new m ethods that the 
public demands.

If a m an’s heart is right, and he 
is proud of the occupation he has 
chosen, he will have no tim e to only 
find fault witli his com petitors, but 
he will “saw w ood’’ all the time.

Chirpings F rom  T h e  Crickets. 
B attle Creek, Feb. 24—Since 253’s 

last m eeting, m any of our fellows 
have expressed a desire to  hear or 
read the little  poem m ailed from  In 
diana to our Senior Counselor by 
Chas. R. Foster, and read a t our little 
party  by B ro ther Chas. Dye. I got 
a copy of the poem  from  B rother 
F oster last S aturday and herew ith 
subm it sam e for the enjoym ent of our 
boys and the T radesm an’s readers 
genera lly :

My G reetings.
I know  you’re  th e re  assem bled ,

You boys of Tw o, F iv e , T h ree ,
A nd 1 hope som e h e a r t s  a r e  long ing  

F o r  a  face  th e y  w ill n o t see.

Ase we begin to carve our fortunes, 
the great trouble is too m any of us 
awake to the fact th a t we have started 
out w ith m ighty poor tools. T h a t is 
the reason we are here, to  improve 
them —the why of our Association, 
which, after all, is but the good old 
grindstone of experience, w here ex
change of ideas will w ear off the rust, 
sharpen the wit, shim m er the wisdom, 
and we will become first class tools.

In conclusion, and m ore than  all, 
le t us keep out of the rut, or, perhaps 
I m ight say, the channel. T he good 
old com fortable seat behind th ;  stove 
of antiquity  beckons us, but let us 
kick it out and become alert. Any 
change to m odern m ethods that will 
enhance both our m eans and service 
of people, let us adopt and embrace. 
Make to-m orrow  be tte r than  to-day. 
Let each one ask: “Is my home town 
any better because I live in it? Is the 
Retail G rocers’ and General M er
chant's’ A ssociation any b etter be
cause I belong to it? ’’

Be true to yourself, have faith in 
yourself; then  you will be true to 
everybody and everybody will have 
faith in you.

I M P O R T A N T  

R eta il G rocers
w h o  wish to please 
their customers should 
be sure to supply them 

with the genuine

B ak er’s 
C o co a  and  
C h o c o la te

with the trade-mark 
Registered on the packages.

U. S. Fat. off
They are staple goods, the 

standards of the world for purity 
and excellence.

MADE ONLY BY

W alter Baker &  Co. L im ited  
D O R C H ESTER , M A SS.

Established 1780

Wade’s
G r e a t  G o ld  F is h  O ffe r s

All Leading Department Stores Now Make a Specialty of 
Gold Fish and Aquaria Supplies

Comb. A 
Comb B 
Comb. C

144 Pint Fish Globes 
288 Small Gold Fish 
144 Boxes 10c Fish Food 
72 Q uart Fish Globes 

144 Med. Size Gold Fish 
72 Boxes 10c Fish Food 
72 Half-gal. Fish Globes 

144 Med. Size Gold Fish 
72 Boxes 10c Fish Food

$14.40

$14.40
One Dip N et and Sufficient Plant are Given with Each Combination 

We Give 25 Extra Fish, to Retail at 10c Each, if Cash is Sent With Order 
GLOBES BY FREIGHT FISH  BY EXPRESS

F. 0. B. TOLEDO, OHIO

J. J. W A D E  &  C O . T O L E D O , O H IO

Klingman’s Sample Furniture Co.
The Largest Exclusive Retailers of 

Furniture in America

Where quality is first consideration and where you get the  best 
for the price usually charged for the inferiors elsewhere.

Don't hesita te to  w rite us. You will get just as fair trea tm en t 
as though you were here personally.

C o rn e r  Ion ia , F o u n ta in  and  D iv ision  Sts.
O pposite  M o rto n  H o u se  G ran d  R apids, M ichigan
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’C ause d is ta n c e  m ak es  i t  a w k w ard  
F o r  m e to  b e  a t  hom e 

B u t m y  s p ir i t’s  w ork ing  w ith  you 
T hough  w ay  dow n iiere  I  roam .

N ow  In d ia n a ’s good enough 
T o tra v e l in , t h a t ’s tru e .

B u t I ’d r a th e r  be a  he lp ing  
T o p u t som e new  boy th ro u g h .

I love to  te ll th e  m ean ing  
Of th e  L e tte rs , U. C. T.

A nd help  som e o th e r  tra v e le r  
T h e  b ea u tifu l to  see.

T h e re ’s U n ity  an d  C h a rity  
A nd “ T ” fo r T em p eran ce  

T h a t builds fo r m em b er’s s a fe ty —
A w all of su re  defense.

W ith  S tee le  an d  N orm  a n d  E d. an d  Guy, 
A nd Bill a n d  W hipp le, too.

P e rh a p s  you’ll n o t need  C. R . F .,
T o p u t th o se  fellow s th ro u g h .

B u t g ive th e m  all th e  le c tu re s  fine,
A nd see th a t  n one’s  le f t out.

T he tu n n e l d a rk , th e  B. & S.,
O r o th e r  tr ip s  en rou te .

T hen  h e re ’s to  A uto  Council 
A nd K alam azoo , L aw  me!

B u t don’t  fo rg e t to  g ive  a  ch e er 
F o r  old T w o -F if ty -T h ree .

L ong  live th e  C ouncils, one by  one 
T he C ounselo r’s w ives a n d  k in ,

L ong  live o u r C ounselor, H o n es t John , 
Gold b less th e  likes of h im !

L ong  live, I  say , th e  tra v e lin g  clan  
A nd w hen  w e h av e  to  die 

M ay H eav en  open w ide i ts  g a te s ,
A nd le t a ll in—on high .

W hile B ro ther F o ste r was on his 
Indiana trip  this tim e, he attended  a 
regu lar m eeting of L ogansport C oun
cil and entertained the boys w ith his 
readings. H e had to  give the boys 
his w ord th a t on his next regu lar 
trip  he would favor them  again. 
Charles also en tertained  a t Delphi, 
Jnd., for the B ro therhood of the M eth
odist church. L ast Saturday n ight he 
assisted the Steadm an concert band 
w ith a program m e a t A ugusta. W e 
have no t had C harles w ith us of late 
and we so rt of envy the councils and 
friends who see and hear Charles 
while he is out on his te rrito ry .

A lbert A bram s, son of W . S. 
A bram s, of T ekonsha, was a v isitor 
in B attle  Creek over Sunday.

John  Q. Adam s spent Saturday 
n igh t w ith the U. C. T. boks a t T rav 
erse City. W e are sure F. C. R ichter 
will cover the m eeting and rep o rt in 
these colum ns th is week.

T he G rand Rapids correspondent of 
the T radesm an w ants to  know  if these 
colum ns can be used for advertising  
some special m an and his business. 
W hy not, if th a t particu lar m an and 
his business is a good lesson to  draw 
from ?

W ayne H ornbaker, living in Grand 
R apids and a m em ber of 131, has had 
a w ell-earped prom otion  from  the 
H ershey  Chocolate Co., of H ershey, 
Pa. Mr. H ornbaker has been a dis
tric t m anager, w ith headquarters at 
G rand Rapids. In  the very  near fu
tu re  he will m ake his hom e in Des 
M oines, Iow a, and call on factory  
trad e  exclusively. T h is new position 
is a very desirable one and the best 
w ishes of his m any friends go with 
W ayne. H e has becom e very well 
acquainted w ith the candy jobbers 
and the ir m en in this section of M ich
igan and m any of us w ho know 
W ayne, will m iss him. T his gen tle
m an has been w ith  the H ershey  peo
ple less than  tw o years and his rapid 
rise has been possible only by m arked 
ability, close application to his duties 
and loyalty  to his house. Mr. H o rn 
baker will be succeeded in th is te rri
to ry  by J. W . H athaw ay.

J. O. M cln tire  is calling on retail 
candy trade  in Battle Creek. John

has been doing inside w ork for nearly 
tw o years and he repo rts th a t he is 
glad to  see his old trade again.

Som ebody sen t George Steele a 
poem on sauer kraut. T he horrid  
thing!

A B attle  Creek a tto rney  is a fairly 
good rum  player, too. H ey N orm ?

W hile we knew  th a t B ro ther John  
A dam s was no t a singer and th a t he 
did no t rem ain in one place long 
enough to  get H erb, to  tu to r  him up, 
we didn’t know th a t T reves (Jo h n ’s 
son) was a second Chauncey O lcott. 
T reves is a B attle  Creek high school 
studen t and recently , while en terta in 
ing som e K alam azoo high school 
boys, in com pany w ith o ther student 
friends, stepped into a 5 cent show. 
T hey  all joined in assisting  the solo
ist in singing the illustrated  song, 
which took down the house. Good 
for you, Treves. Y our dad has never 
been called a dead one and you, ap
parently , are a “chip off the old 
block.”

T he officers and executive com m it
tee of B attle  Creek Council, No. 
,253, are requested  to  m eet a t T o p 
p ing’s studio on W est Main street, at 
3 p. m. next Sunday, M arch 2. P lease 
be on tim e, as we have th is time 
booked w ith Mr. Topping.

O ur Senior C ounselor suggests th a t 
we have the ladies w ith us again at 
our next regu lar m eeting. L et us con
sider this as a happy though t and call 
it a go. T he th ird  S aturday in M arcn, 
then, we will all get together. W e 
have several candidates w aiting, too. 
O ur banquet has been postponed in 
definitely on account of B rother 
A dam s being  away so much on official 
visits.

W e w ant B ro thers O. J. W right, 
Chas. Skinner, R obt. Longm an, R. L. 
G reenm an and V. Phelps, especially, 
to  be w ith us at our next m eeting, 
as we w ant to know w hat you will 
do to m ake a local U. C. T. base 
ball club a success this com ing sea
son. Guy Pfander.

B ankruptcy  P roceedings in W este rn  
D istric t of M ichigan.

Feb. 18—In the m atte r of Palm er 
A uto Co., bankrupt, of H art, the 
first m eeting of cred ito rs was held. 
No cred ito rs w ere p resen t or rep re 
sented and the referee appointed W . 
E. Rollins, of H art, as trustee, fixing 
his bond a t $250. W m . G. P alm er and 
Phillip S. Palm er, each of the bank
rup ts, w ere sw orn and exam ined by 
the referee and the m eeting ad
journed w ithout day.

Feb. 19— In the m atte r of M artin J. 
N aerebout, bankrupt, a baker from  
G rand H aven, it appearing th a t there 
w ere no assets over and above the 
bank ru p t’s exem ptions, an o rder was 
m ade closing the estate. No cause 
to the con trary  having been shown 
by creditors, a certificate w as made 
recom m ending th a t the bankrup t be 
gran ted  his discharge.

In  the m atte r of John  Bos, bank
rupt, a laborer of Grand Rapids, the 
first m eeting  of cred ito rs was held. 
No cred ito rs w ere p resen t and no 
claim s proved. T he bankrup t was 
sw orn and exam ined by the referee 
and, it appearing from  such exam ina
tion  th a t there  w ere no assets over 
and above exem ptions, an o rder was

m ade th a t no tru stee  be appointed. 
U nless fu rther proceedings are de
sired by creditors, the esta te  will 
probably be closed at the expiration 
of tw enty  days.

In  the m atte r of Jacob S. Davis, 
bankrupt, form erly m erchant a t M an
istee, a final dividend of 16)4 per 
cent, was declared for o rd inary  cred
itors. A first dividend of 5 per cent, 
was declared on April 9, 1912, m ak
ing the to ta l dividend for creditors 
21)4 per cent.

Feb. 20— In the m a tte r of H ans J. 
F isher, bankrupt, druggist of Grand 
Rapids, the inventory  and rep o rt of 
appraisers was filed, show ing the fol
low ing asse ts ; a t the appraised val
uations:
D rugs .................................................  $ 403.35
C iga rs  an d  tobacco  ........................... 110.02
Candies ..........................................  22.85
T oile ts  an d  p erfu m es  ..................... 67.69
P a te n ts  ...................................................  369.54
S undries .................................................  302.62
S ta tio n e ry  .............................................  25.14
F u rn itu re  and  fix tu res  ................. 1,000.00
Book ac co u n ts  .....................................  5.00

$2,306.21
Feb. 32—In the m atter of L ithu 

anian Co-operative Store Co., bank
rupt, form erly of Grand Rapids, the 
trustee, Chas. V. H ilding, of G rand 
Riapids, filed his final rep o rt and ac
count show ing a balance of cash on 
hand of $1,242.47 and an o rder was 
m ade calling a final m eeting of cred
ito rs to  be held at the  office of the 
referee on M arch 11, to  consider such 
final rep o rt and account and for the 
purpose of declaring and ordering  
paid a final dividend for general 
creditors.

Feb. 24— In the m atte r of Ashley 
& Smith, bankrupt, m erchants of

H ow ard City, the first m eeting of 
cred ito rs w as held and, by unan
imous vote, of cred ito rs W illiam  B. 
H olden, of G rand Rapids, w as elect
ed tru stee  and his bond fixed at 
$4,000. Glenn V anderberg  and W . H. 
Collins, of H ow ard City, and H e r
man D uyser, of Grand Rapids, were 
appointed appraisers. F red  Ashley 
and W alte r J. Sm ith, each of said 
bankrupts, were sw orn and exam ined 
and the first m eeting then adjourned, 
w ithout day.

In the m atte r of Simon Dosie, 
bankrupt, form erly m erchan t at 
Boyne City, a special m eeting of 
cred ito rs w as held. T he second re 
p o rt and account of G errit J. W is- 
sink, trustee, was considered and ap
proved, and a second dividend of 5 
per cent, was declared and ordered 
paid to  general creditors.

Feb. 25—In the m atter of M ann- 
W atson  & Co., bankrupt, form erly 
of M uskegon, a special m eeting  of 
cred ito rs w as held. T he fourth  re
p o rt and account of John  W . W il
son, trustee, was considered and ap
proved, and a fifth dividend of 5 
per cent, declared and ordered paid 
to general creditors.

Look before you leap, but keep o' 
the jump.

Dandelion Vegetable Butter Color
A perfectly Pure Vegetable Butter 

Color and one tha t complies with the 
pure food laws of every State and of 
the United States.

M anufactured by W ells & R ichardson Co. 
Burlington, Vt.

POWDER
Absolutely Pure

It always gives the greatest satisfaction 
to customers, and in the end yields the 
larger profit to the grocer.

4
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éeav5ofthe business wor|jJ

M ovem ent of M erchants.
W ilm ot—W . A. W illiam s will open 

a general sto re  here M arch 1.
N orthville—D orsel B>enton suc

ceeds George Gillis in the flour and 
teed business.

Middleville—J. L. R ugg has added 
a line of groceries to his stock of 
general m erchandise.

G reenville—T he G reenville L um 
ber Co. has increased^ its capital 
stock from  $10,000 to $15,000.

Pinconning— 1 he Goldsworthy S: 
M oreland Co. has changed its name 
to  the M oreland H ardw are Co.

W  avian d—Tusch, A leom brack & 
F ro s t succeed F ish  & Stockdale in 
the im plem ent and vehicle business.

Palo— C. B. Johnson  has sold his 
stock of general m erchandise to C.
F. W ilder, who will continue the 
business.

Ravenna—T he Ravenna G roceiy 
& L ivery Co. has added a line of 
general m erchandise to its stock o£ 
groceries.

H opkins—J. F. Slagel has sold his 
feed mill and lum ber and fuel stock 
to W . F. Nicolai, \frho will continue 
the business.

E scanaba—R obert N orship, m eat 
dealer, has tiled a voluntary petition 
in bankruptcy. Liabilities, $1,500; 
assets, about $900.

L aingsburg— Mrs. M ary Collier, 
recently  of T hree  R ivers, has p u r
chased the m illinery stock of Mrs. 
M arion Foland and taken possession.

Caro—W . W . K ellogg has sold his 
bakery and confectionery stock to 
W . H. Bechtel, who will take posses
sion M arch 15, and continue the busi
ness.

Fennville—Ray F. R aym ond has 
sold his stock of m en’s furnishing 
goods to  E dw ard C. Foster, who will 
continue the business at the , same 
location.

Iro n  M ountain—John  Clash has 
purchased the A. L. P o rte r  bankrupt 
stock of bazaar goods and consoli
dated it w ith his stock of teas, coffee 
and spices.

Colon— Fred S. Alley, form erly of 
K alam azoo, has engaged in business 
here, carry ing  a stock of dry goods, 
w om en’s and children’s ready-to-w ear 
clothing and carpets.

Bellevue—Davidson Bros., m eat 
dealers, have dissolved partnersh ip  
and the business will be continued 
by H . B. Davidson, who has taken 
ever the in terest of his b ro ther.

P lym outh  — W illiam  Gayde and 
H enry  F isher have form ed a copart
nership under the style of Gayde & 
F isher and engaged in the im ple
m ent and vehicle business here.

C harlo tte—A rthur V ickery has pu r
chased the in terest of his partner,

F rank  Beard, in the drug stock of 
Beard & V ickery and will continue 
the business under his own name.

O tsego—J. C. Baughm an has ta k 
en over the in terest of his p artner 
in the second-hand stock of J. C. 
Baughm an & Co. and will continue 
the business under his own name.

H astings—Ralph H. Brow n has 
purchased a half in terest in the 
F loyd Brown Co. & steel, m etal and 
plum bing stock and the business will 
be continued under the sam e style.

Caro— B. O. A ndrew s has pur
chased the general stock of m er
chandise at C arr’s C orners, recently  
owned by S. A. G albraith  and will 
continue the business a t the sam e lo
cation.

K alam azoo—W . F. N eum ister, who 
recently  purchased the  B ryant bak
ery has sold it to  C. D. Pinckney 
and F. L. M ore, w ho have form ed a 
copartnership  and will continue the 
business.

E m pire— S. T. W ells & Sons have 
purchased the Charles B. A ckerm an 
furniture  stock and will continue the 
business. Mr. A ckerm an will con
tinue the undertaking business under 
his own name.

K alam azoo— P. B. A ppledoorn’s 
Sons, shoe dealers, have dissolved 
partnersh ip  and the business will be 
continued by P. B. and F. A. Apple- 
doorn, w ho have taken over the in
terest of R yer Appledoorn.

H esperia— Guy H usband and Chas. 
A nderson have form ed a copartner
ship* and purchased the stock of the 
E ldridge H ardw are Co. T hey will 
continue the business at the sam e lo
cation.

K alam azoo— M. L. Nelson, recen t
ly of D etro it, has leased a sto re  at 
the corner of Main and Burdick 
streets, which he will occupy M arch 
1 w ith a stock of hats and caps under 
the style of the One D ollar H at 
Store.

Parkville— E. J. Barnabee has sold 
his stock of general m erchandise to 
A. I. U lrich and Clyde Huff, both 

• of O tsego, who have form ed a co
partnersh ip  and will continue the 
business under the style of U lrich 
& Huff.

O rleans—D eW itt W ilbur lost his 
sto re  building and stock of general 
m erchandise by fire Feb. 21. O tic  
Schultz, m eat dealer, lost his store 
building and stock in the sam e fire. 
Loss, about $8,000, covered by in
surance.

Fennville— George L. D utcher & 
Son have purchased the J. P. M ohler 
& Co., furn iture  and undertaking 
stock and will rem ove it to the new 
sto re building which they have erec t
ed and consolidate it w ith their heat
ing and plum bing stock.

Jackson—State  D airy and Food 
C om m issioner H elm e found the O t
sego H o te l was serving o leom argar
ine w ithout having the p roper signs 
posted and has caused the arre st of 
the p rop rie to rs and they have been 
bound over to the C ircuit Court.

Jeddo—T he Jeddo H ardw are Co., 
which w ent into bankrup tcy  last 
week, has been taken over by George 
H artsh o rn  and F red  Keeney of P o rt 
H uron. The business will continue 
at the old stand and under the same 
name. Mr. K eeney will be m anager.

Y psilanti— H arlow  D. W ells, aged 
59, at one tim e P ostm aster and M ay
or of this city, died Feb. 24, of heart 
trouble. H e has conducted a grocery 
store here for m any years and w as 
noted for his honesty  and square 
dealing w ith the public. H e  w as a 
m em ber of several fra ternal organ i
zations.

D etro it— Picard & Picard, dealers 
in m en's furnishings and m anufactur
ers of sh irts, have m erged their busi
ness into a stock com pany under the 
same style w ith an authorized  cap
ital stock of $40,000, all of which 
has been subscribed and paid in in 
property .

Calum et—V ertin  Bros., conducting 
a departm ent store, have m erged 
their business into a stock com pany 
under the style of V ertin  B rothers 
& Co., w ith an authorized  capital 
stock of $100,000 com m on and $100,- 
000 preferred , of which $150,000 has 
been subscribed, $11,157.34 paid in In 
cash and $137,842.66 in p roperty .

Lapeer— S. A. Lockw ood has taken 
into partnersh ip  with him  George 
Cary, who recently  dissolved p a r t
nership w ith F rank  T hom pson in the 
m ercantile business. T he new Loctc- 
wood & Co., which is located in the 
first floor of the M asonic tem ple, will 
conduct in connection w ith their de
partm ent sto re  a w holesale m ercan
tile business.

Bay City—T he E sta te  of M atthew  
L am ont has been m erged into a 
stock com pany under the style of 
M atthew  L am ont’s Sons Co., to  op
erate a wood w orking plant, erect, 
rem odel and repair buildings and to 
buy and sell fo rest p roducts, w ith 
an authorized capital stock of $60,- 
000, all of which has been sub
scribed and paid in in property .

Ow osso— Clarence Shields, poultry  
dealer, claim s to  have $6,468 in an 
Owmsso bank and to  have to ta l as
sets of $12,14o while his debts am ount 
to only $4,621, bu t he has filed a 
petition  in bankruptcy  in the U nited 
S tates C ourt at Bay City. I t  is the 
first tim e on record, so far as the 
court officials know, w here a m an 
claimed to be bankrup t w hen he had 
m ore than  enough m oney to  pay all 
of his debts, and his to tal assets w ere 
considerably m ore than  double his 
liabilities.

Jackson — T he H astings M otor 
Shaft Co. has changed its nam e to 
the Jackson M otor Shaft Co.

K alam azoo—T he capital stock of 
the M ichigan S anitary  Cloth Co. has 
been increased from  $5,000 to  $10,000.

C harlo tte—T he capital stock of the 
C harlo tte  M anufacturing  Co. has 
been increased from  $20,000 to  $55,- 
000.

W oodland—T he W oodland Cream 
ery has been taken over by the 
H astings C rystal C ream ery Co., 
which will open it M arch 1.

D etro it—T he M onarch M otor Car 
Co. has engaged in business w ith an 
authorized capital stock of $30,000, 
of which $20,000 has been subscribed 
and paid in in property .

F reep o rt—T he F arm ers’ C o-O per
ative C ream ery Co., L td., has en
gaged in business w ith an au tho r
ized capital stock of $2,500, of which 
$1.300 has been subscribed and paid 
in in cash.

C onstantine—T he Inland Foundry  
Co. has been incorporated  with an 
authorized capital stock of $75,000, 
which has been subscribed, $500 be
ing paid in in cash and $74,500 in 
property.

Cheboygan—T he E. H . Stafford 
M anufacturing Co., of Chicago, op
e ra ting  a mill at Sand Bay, Bois Blanc 
1 sland, last year m anufactured 10,000 
feet of pine, 20,000 feet of hem lock 
and 1,500,000 feet of hardw ood lum-

t >

f t H  Y

M anufacturing  M atters.
K alam azoo—T he B urden Broom  

Co. is building a tw o-sto ry  addition 
to  their factory.

D etro it—T he San Telm o Cigar 
M anufacturing Co. has increased its 
capital stock from  $110,000 to  $500,- 
000.

St. Louis—T he A dm iral M otor Car 
Co. has engaged in business with 
an authorized capital stock of $40,000 
com m on and $10,000 preferred, of 
which $28,250 has been subscribed, 
$7,500 paid in in cash and $20,000 in 
property.

Ovid—The citizens of th is place 
have given the Fox  & M ason F u rn i
tu re  Co., of C orunna, an uncondi
tional bill of sale of the ir three- 
story  and basem ent brick factory  
building in consideration of the re 
moval of the p lan t here.

D etro it—T he K ing M otor Car Co. 
has m erged its business into a stock 
com pany under the same style, w ith 
an authorized capital stock of $200,- 
000, of which $150,300 has been sub
scribed, $27,564.76 being paid in in 
cash and $122,735.24 in property .

A llegan—A lbertus K olvoord and 
Jam es H . Fairfield have succeeded by 
purchase to the w hole business of 
the A llegan M illing Co., of which 
they have hereto fore been a part. 
T hey  will operate tw o large mills 
and keep up all the b rands and lines 
of the old com pany. B oth have been 
in the m illing business m any years, 
beginning at the very bo ttom  and 
rising to  the top.

Saginaw —J. T . V^ylie & Co. have 
taken over the Bliss & Van Auken 
sawm ill property , consisting  of saw 
mill, p laning mill, flooring m ill and 
salt w orks, operated  by the  last- 
nam ed com pany for the last tw enty- 
th ree years. W ylie & Co. have been 
furnishing Bliss & V an A uken about 
12,000,000 feet of saw logs annually  
for the last ten years for supply of 
the mill. T hey  will operate  the plant 
and bring  the logs to  the mill by rail.
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T he P roduce M arket.
A pples— N orthern  Spys, $3 per bbl.; 

G reenings and Baldwins, $2.75; R us
sets and o th er good varieties, $2.50.

B ananas— H ave advanced to $2.50 
per 100 lbs.

B utter—T h e m arket has been dull 
and com m ission m en sta te  it is alm ost 
im possible to  sell any g reat quantity  
of even the best grades at full quotas 
tions. T he consum ptive dem and is 
norm al for the season, and the quali
ty  arriv ing  show s m ore or less w inter 
defect. T he percentage of strictly  
fancy b u tte r is ligh t and stocks in 
sto rage  are  being depleted as much 
as can be expected. Fancy cream ery 
com m ands 30c. Local dealers pay 25c 
fo r No. 1 dairy  and 18c for packing 
stock.

Cabbage—$2 per bbl.
C arro ts—60c per bu.
Celery—$1.90 per box for California; 

$2.90 per crate for F lorida.
C ranberries — L ate  H ow es are 

steady a t $9.75 per bbl.
E ggs— Receipts of fresh  are in

creasing, as is the consum ptive de
m and. T he receipts are, in fact, ab
sorbed on arrival, and conditions are 
exactly  the  same as a week ago except 
th a t the price is still lower. Local 
jobbers pay 17c for stric tly  fresh 
candled stock. I t  w ould seem  that 
the grocer m ight ta lk  eggs in com 
parison with m eat a t the p resen t time 
as a great saving to the consum er.

G rape F ru it—$3.25 per crate for 36s 
and $3.50 for all o ther sizes.

G rapes—M alaga, $9.50 per keg of 
50 to  60 lbs.

Green O nions—35c per dozen for 
Southern.

H ogs—9@10c for dressed.
H oney—20c per lb. for w hite clover 

and 18c for dark.
Lem ons—$6.50 per box for choice 

California o r M essina; $7 for fancy 
and scarce.

L ettuce— New O rleans head, $2 per 
bu.; ho t house leaf, 14c per lb.

O nions—Spanish are in fair de
m and a t $1.40 per crate. H om e grow n 
com m and 40@50c per bu.

O ranges— California Navels, $3.50@ 
4 per box fo r unfrosted  and $2.50 for 
fro sted ; F lorida, $3.50 for sm all and 
$4 for good size.

P o ta toes—C ountry buyers are pay
ing 30c a t outside buying points. 
Local dealers quote 40@45c in sm all 
lots.

P ou ltry—Local dealers pay 12)4@13c 
for springs and fowls over 4 pounds 
in w eight and 11)4 for less; 7c for 
old ro o ste rs; 9c for geese; 11c for 
ducks; 15c for turkeys. T hese prices 
are liveweight. D ressed are 2c higher.

Squash—$1.50 per bbl. for H ubbard.
Sw eet P o ta toes— Kiln dried Jerseys,

$5 per bbl.; D elaw ares in bushel ham p
ers, $1.75.

T om atoes—$3.25 per crate of 6 bas
kets— Florida.

Veal—B uyers pay 10@12c, accord
ing to quality.

T he m an w ho gets the m ost out of 
life is the man w ho lives to learn. An 
old man, w alking by the banks of a 
river, said to  his g randson: “See this 
river, m y child. I t has a different in 
te rest for each one of us. T h a t man 
yonder th inks of it m erely as a place 
to  fish. T he boys down there think 
of it as a swim m ing-pool. T h e  man 
w ho owns the sawm ill considers it 
a part of his w orkshop. T hose young 
people in the launch th ink  of it as a 
pleasure stream . T he farm er finds 
tha t it enriches his fields. T he cows 
come down to  drink. T he old se ttlers 
tell us of a ba ttle  th a t w as fought near 
the bend. Y ou and I find it a m any- 
sided object lesson. You are soon to 
go out into the w orld and you will 
find life like this river. Y ou will ob
serve th a t every m an thinks of it from  
his own standpoint. Some are idlers 
a long the banks w aiting  for chance 
to  b ring  them  w hat they  w ant; some 
row  up the  stream  and som e flow 
dow n; som e find refreshm ent, some 
only pleasure; som e see only a hard 
w ork; and som e are looking back at 
Che past, th ink ing  of the battles that 
have been fought in years gone by. 
B ut you and I will find it a g rea t ob 
jec t lesson—a school w here all the 
activities of m en and wom en become 
lessons, and w here p rogress in w is
dom  and goodness is the chief motive 
in all th a t we do.’’

A few days since a John  H opkins 
professor came hom e from  Europe, 
carry ing  in a  hand satchel $23,000 
w orth  of radium . H e w as not bu rden 
ed by the m ineral, for it was about the 
size of half a sp lit pea and could have 
been placed on the end of a penknife. 
N o ex tra  baggage was needed for its 
tran sp o rta tio n  across the sea, but its 
b ringing m eans th a ‘ the p rofessor and 
physician has the largest am ount of 
the m ineral of any individual in the 
world, for he had already about $27,- 
000 of the precious stuff.

T he w orld m ay owe you a living, 
but you will have m any an anxious 
m om ent collecting it.

I t  isn 't necessary  to have an au to
mobile to run  down one’s neighbors.

T he Ign ition  S ta rte r  Co. has 
changed its nam e to the Lisco Co.

T he will of the people has dis
heartened m any a candidate.

T he G rocery M arket.
Sugar— Raws are firm at 3.48. New 

Y ork refiners are getting  4.30 f. o. b.
N. Y., except Federal, which offers 
to accept o rders for im m ediate ship
m ent a t 4.20. M ichigan refiners are 
holding at 4.20. T he price of sugar 
has reached so low a poin t th a t g ro 
cers hi some p arts of the country  
are disposed to  speculate a little . 
Conditions are such th a t it is hardly 
possible there will be any m aterial 
advance soon.

Coffee—Rio and Santos grades are 
1c low er than  they were a few weeks 
ago. T he m arketing  of the valoriza
tion coffee and various speculative 
elem ents have caused the decline and 
the m arket is not in a sa tisfactory  
condition to large holders. T he de
m and is very light. Mild coffees 
have felt the w eakness in Brazils to 
some ex ten t and are easier. Java and 
M ocha are unchanged and dull.

Canned F ru its— N early every line 
is selling a t reasonable prices, but 
the pack in California w as not exces
sive last year and it is possible that 
there will be an advance la ter in the 
spring.

Canned V egetables—T om atoes are 
on about the sam e level as at the 
opening of the season. T rade  has 
been quite active during the presen t 
m onth and w ith the increase in de
m and during April and M ay the m ar
ket may streng then  to some extent. 
T here is not a very g reat chance of 
corn advancing, especially the o rd in
ary grades, as stocks are still large. 
T here is an opportun ity  for the g ro 
cer who w ants to com bat the talk 
about the high cost of living, by ta lk 
ing corn. T here are still a great 
m any poor quality peas on the m ar
ket and jobbers are of the opinion 
that it will be hard to  move some 
of these even at extrem ely low 
prices.

Canned F ish— D om estic sardines 
are firm and in fair dem and. L obster 
prices are h igher than in 1912 and 
thé m arket is very firm. T he trade 
in pink salm on show s such an in
crease over o ther years th a t it is 
thought possible prices m ay advance 
la ter in the season. T he pack, how 
ever, w as very la ige during  the sea
son of 1912.

D ried F ru its—R eports from  the 
Coast are to  the effect th a t the ex
port dem and has cleaned up stocks 
of apricots very close and it would 
seem th a t the present is a good time 
for the re ta iler to buy for future 
needs. Prunes are decidedly easier 
and can be quoted probably a cent 
a pound cheaper on the four sizes 
than  a m onth  ago. A sm aller prem ium  
is also being asked for large sizes. 
Lack of dem and appears to be the 
main reason. Peaches are in small 
dem and at unchanged prices. Raisins 
are selling at a very low figure, cu t 
h igher prices are not expected as the 
1912 crop was large with a large 
carry-over from  1911. Hallow ii dates 
are unusually cheap, the quotation  in 
a large way now being around 4c 
per pound. C urran ts are unchanged 
and in fair seasonable demand.

Rice— Prices are  unchanged, bu t 
the m arket is holding firm. M illers

are said to be holding their stocks 
firm a t p resen t quotations.

Spices—T rade is fair on m ost 
varieties and as there is not liable to 
be any change m ade in the duty 
during the p resen t session of Con
gress no im m ediate changes are 
looked for.

Cheese—T he m arket has advanced 
c during  the week a t some points. 

T he local trade show s increased o u t
let, and it looks now as if any 
change would be an advance.

Salt F ish—Cod, hake and haddock 
are unchanged and in fair demand. 
M ackerel of all grades is m oving 
fairly well, ow ing to  the L enten  de
mand, and prices show no quotable 
change, except th a t No. 1 N orw ays 
are a trifle firmer. S tocks in some 
varieties of sm oked fish are show ing 
some shortage and it is possible tha t 
before the season closes it wdll be 
im possible to ge t supplies.

P rovisions—Sm oked m eats are 
higher. Pure lard is firm at an ad
vance of 14c, and with a good con
sum ptive dem and. C om pound lard is 
steady and unchanged. B arreled 
pork is firm and unchanged, w ith a 
fair consum ptive demand. Dried beef 
show s an advance of )4c. Canned 
m eats are firm and m oderately ac
tive.

B utter. E ggs, P ou ltry , Beans and P o 
ta toes at Buffalo.

Buffalo, Feb. 26—Cream ery bu tter 
fresh, :!2<<ir 36c; dairy. 22@3©c; poor to 
good, all kinds, 18@24c.

Cheese— Fancy, 17@17j4c; choice, 
16(ii 1614c; poor to com m on, 10® 15c.

E ggs— Choice, fresh, candled, 21® 
21J4c, a t m ark 20)4 @21c; cold s to r
age, candled, 17@18c.

P oultry  (live)—Turkeys, 18@21c; 
cox, 12c; fowls, 16@17c; springs, 16 
@17c; ducks, 17@19c; geese, 15@16c. 
Poultry  dressed, turkeys, 20@25c; 
ducks, 18®20c; geese, 15@16c; chicks, 
17@'19c; fowls, 16@17)4c.

B eans—Red kidney, $2.25; white 
kidney, new $3.25; medium, new 
$2.40@2.45; narrow , new $3.25@3.35; 
pea, new, $3.40®2.45.

Potatoes—55@60c per bu.

Ann A rbor— A rticles of incorpora
tion have been filed by the Ann 
A rbor Piano Co., which will replace 
the Ann A rbor O rgan  Co. T he cap
ital stock is $110,000. T he re-organi- 
zation has been accom plished for the 
purpose of regenerating  the business. 
T he organ com pany w ent into the 
hands of a receiver, a lthough the 
com pany was solvent. T he sale of 
the plant was finally ordered and the 
seven m en w hose nam es appeared on 
the com pany’s paper bid in the p rop
erty.

H erbert P. Belknap has purchased 
the lum ber yard of D allavo Bros., 
a t Greenville, and will m erge the 
business into a stock com pany under 
the style of the Belknap Lum ber Co. 
The corpora tion  will have a paid-in 
capital stock of $25,000. Mr. Belknap 
will be President and J. B. Snyder, 
of Chicago, will be Secretary.

A rm statz  & W eaver have engaged 
in the hardw are business a t Crystal 
Valley. T he M ichigan H ardw are Co. 
furnished the stock.

t

mailto:2.40@2.45
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Needed R eform s the C om ptroller Is  
In sisting  Upon.

The C om ptroller of the C urrency, 
Lym an O. M urray, has done much in 
the last four years to  pu t banking 
on a safer and saner basis. O ne a lte r 
ano ther he has taken up the evils or 
unw ise m ethods in banking and ap
plied corrective m easures. He has 
called tim e on figure head, dummy 
and absentee d irectors. He has plac
ed a curb on overdrafts. D irectors 
who are them selves large borrow ers 
have received attention . H is la test 
stand is against the declaration of 
dividends by banks until the money 
has been actually earned. In  a le t
ter of instruction  to the N ational bank 
exam iners C om ptroller M urray calls 
their a tten tion  to th a t part of 
the N ational banking law which re
lates to dividends and asks th a t it be 
strictly  enforced. T he law provides 
that no dividend shall be paid by a 
N ational bank “to  an am ount g reater 
than its net profits then on hand, 
deducting  therefrom  its losses and 
bad debts.” T he law then defines a 
bad debt to be “all debts due to  any 
association on which in terest -is past 
due and unpaid for a period of six 
m onths, unless same are well secured 
and in the process of collection.” 
W hen losses have been incurred by a 
bank equal to  its profits any dividends 
paid m ust necessarily  come out of 
surplus or capital. W hen the surplus 
is less than 20 per cent, of the capital 
it cannot be lawfully draw n upon for 
the paym ent of dividends, and the law 
specifically forbids im pairm ent of 
capital for the paym ent of dividends. 
T he C om ptroller feels that the first 
and great aim of the d irectors should 
be not to pay dividends, however 
pleasing such d istribution may be to 
stockholders, but to build up a sur
plus th a t will m ake the bank strong  
enough to stand all o rd inary  shocks 
upon its stability. In  this position 
he will find the G rand Rapids bankers 
heartily  endorsing him. H is la test in
structions are in fact rig h t in line 
w ith w hat has always been the G rand 
Rapids policy. Some of the local 
banks are now paying fairly liberal 
dividends, but they have been build
ing up their surpluses for years, ge t
ting  ready for the generous policy 
th a t is .n o w  possible. And it is the 
only way. T he le tte r of the Comp
tro ller regard ing  dividends am ong 
o ther th ings im presses upon directors 
their responsibilities in the prem ises. 
“And in case of such violation of the 
law every d irecto r who participated 
in or assented to the same shall be 
held liable in his personal and indi
vidual capacity for all dam ages which 
the association, its shareholders or

any o ther person shall Have sustained 
in consequence of such violation,” is 
the way the le tte r reads. A nd there 
is no reason to believe but th a t the 
C om ptroller m eans it.

New Jersey  is no longer to be the 
happy horns of the trusts. Law s have 
been enacted during the present ses
sion of the New Jersey  L eg islature 
which are designed to put an end to 
tlie free and easy corpora tion  m ethods 
of the past. One of these laws puts 
a ban on “holding com panies.” The 
holding com pany, it m ay be explain
ed, is a handy device fo r the con
tro l of w idely scattered  properties 
through ow nership of the stock in 
the individual enterprises. I t may 
be an operating  com pany as well as 
holding, as in the case of the U nited 
S tates Steel C orporation  o r it may 
be m erely the d isburser of the earn
ings of the individual enterprises. An 
exam ple of the la tte r is the A m eri
can L igh t and T raction  com pany, in 
which G rand Rapids investors are 
largely in terested . T he constituen ts 
of A m erican L ight and T raction , one 
of which is the G rand Rapids Gas 
L ight C o .,' are independently  con
ducted, w ith local m an ag er; and di
rectors, but all the earnings go to 
the paren t com pany, which holds the 
stock in the local com pany. T h e  new 
law m akes the organization  of such 
com panies im possible under New' 
Je rsey  laws in the future. Such com 
panies now existing can continue to 
do business, bu t they  cannot expand, 
enlarge their operations o r take in 
new properties. T he A m erican L igh t 
and T raction , it is believed, will not 
be affected, except as it m ay be p re
vented from  adding to  the list n  
properties owned. T he holding com 
pany, however, will not be entirely  
wiped out, as there are still o ther 
sta tes under which such corpora tion  • 
can be organized. T he Com m on
w ealth Pow er L igh t and Railway 
Com pany is organized under the laws 
of Maine, although  M ichigan L ight, 
one of its im portan t constituents, is 
a New Jersey  corporation . U nited 
L igh t and R ailw ays is also a  Maine 
corporation . A m erican Public U tili
ties is organized under the laws of 
L>elaware. If M aine and D elaw are 
becom e hostile, doubtless o th er sta tes 
will be found which will afford a har
bor and refuge for th is form  of in
corporation . In  the case of gas, elec
tric  light and stree t railw ay p roper
ties the holding com pany does not 
represen t any g rea t evil, except as it 
m ay m ake easy the concealm ent of 
exorb itan t earnings of a local untili- 
ty, but there are g rea t possibilities of 
evil in it in o th er d irections as a
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m ethod of com bination in restra in t 
of trade, price fixing and sim ilar prac
tices.

F rank  S. Coleman, V ice-President 
of the G rand Rapids Savings, has 
gone to  R ochester to visit a sister 
for a week and will take a Southern 
trip  before re tu rn ing  home.

E ugene D. Conger, V ice-President 
of the P eople’s Savings, is planning 
to build a bungalow  on his farm 
south of the city, w ith a view to m ak
ing it his sum m er home. H e can 
m ake the trip  from  the farm  to  the 
bank in a m atte r of 35 m inutes, and 
figures th a t th is is no t m uch m ore 
than  the 20 m inutes it takes him to 
walk down in the m orning from  his 
residence. Mr. C onger’s farm  is said 
to be a very fine piece of acreage, 
but he has no t been very active in 
inviting his friends out to  see it.

Chas. B. Kelsey, V ice-P resident of 
the Com m ercial, has gone to  M issis
sippi to play golf with a view to g e t
tin g  into form  for an early opening 
of the golf season here.

L. H . W ithey  has gone to  C alifor
nia to  spend tw o m onths. H e took 
his touring  car along.

Ju s t to prove th a t the California 
orange crop was no t a to tal wreck 
T . S tew art W hite  last week sent 
D udley E. W aters  a box containing 
a la rge  orange tree  branch fairly 
laden w ith fine fruit. T h ere  were 
about fo rty  oranges on the branch, 
and they w ere of fine quality.

T he K en t S tate  Bank will move its 
M onroe avenue branch from  the cor
ner of Lyon to  the offices of the 
N elson-M atter F u rn itu re  Co., a  block 
fu rther north , about A pril 1, there 
to  rem ain until the no rth  section of 
the new P antlind , in which it will 
have perm anent offices, is com pleted, 
which will be on May 1 nex t year. 
T he hotel building con trac ts will be 
aw arded as soon after M arch 10 as 
the bids can be com pared and the 
rasing  of the old building will begin 
alm ost im m ediately.

T he Com m ercial Savings Bank is 
considering  building plans, w ith tw o 
lines of action to  choose between. 
O ne plan is to  build an exclusive 
banking building, probably of tw o 
stories and of ornam ental design. The 
o th er is to  en te r in to  an arrangem ent 
w ith the p rom oters of the in terurban 
term inal w hereby the bank will bear 
its share of the cost in the 
erection  of a m odern sky scraper, re 
ta in ing  title  to  the real estate, oc
cupying the corner for itself and leas
ing the upper floors to  be used for 
w hat ever purpose the o ther build
ings are to  be used. T he Bank will 
not sell its corner, but will w ork in 
harm ony w ith the o ther in terest.

Im poverishes the  Com m unity.
Sending all the funds available for 

investm ent and m ost of the en te rp ris
ing  and in telligen t young people away 
inevitably im poverishes any ru ral 
com m unity.

T his is precisely w hat the country 
town and the farm  have been doing 
for years. H ave they  any ju st com 
plaint to  m ake to  anybody else for 
the result?

Much of the brain and braw n of the 
city to-day was the brain and 
braw n of the country  yesterday ; 
and it is the irony of fate th a t 
the country m erchant and the 
farm er have sent to the city their 
own flesh and blood to encom pass 
the death and destruction  of the rural 
com m unity to which they  are indebt
ed for the ir health, their w ealth  and 
w hatever of ability they  may possess 
to succeed in w hat they  m ay under
take.

Every m odern, en terprising  busi
ness m an knows the g rea test handi
cap he can possibly suffer is lack of 
capital o r of surplus earnings for ex
tending his operations and for taking 
advantage from  time to  tim e of op
portun ities th a t are p resented  for ex
pansion. In  periods of panic when 
the banks and o ther financial insti
tu tions and in terests w ithdraw  their 
funds from  circulation and deprive 
business concerns of the m ony th a t is 
indispensable to  the free production 
and m ovem ent of com m odities busi
ness comes to  a standstill.

M ore than  $40,000,000 w orth  of 
agricultural im plem ents w ere export
ed from  the U nited S tates to foreign 
countries in the year ju st ended. 
T w enty  years ago the exports am ount
ed to $4,000,000, and ten years ago it 
was $18,000,000. All tile w orld buys 
A m erican agricultural im plem ents. 
M ow ers and reapers w ent last year to 
m ore than  seventy-five countries and 
colonies, while o th er classes of agri
cultural im plem ents w ere widely dis
tribu ted  in the  year’s export trade. 
Russia is the largest single buyer of 
our agricultural im plem ents the value 
of the exports there having been ap
proxim ate ly  $10,000,000 to Canada and 
about $8,000,000 each to France and 
Germ any. A m erican m ow ers and 
reapers w ere in special dem and in 
R ussia while in plows and cultivators 
Canada and A rgen tina w ere the la rg 
est purchasers.

Encouraging.
“I can’t understand how you have 

the presum ption to  th ink  I would p e r
m it m y daughter to becom e your 
wife.”

“ I t does seem ra th er surprising, I 
suppose: bu t cheer up. Y ou’re not 
half as bad upset as I was when she 
suggested it to  me.”

Q uotations  on Local S tocks  and  Bonds.
Bid. A sked.

A m . G as & E lec. Co., Com. 82 85
A m . G as & E lec. Co., P fd . 45 47
A m . L ig h t & T rac . Co., Com. 380 385
A m . L ig h t & T rac . Co., P fd . 107 110
Am . P u b lic  U tilitie s , Com. 64 66
A m . P ub lic  U tilitie s , P fd . 77 78
Can. P u g e t S ound Lbr. 3 3
C ities  S’erv ice Co., Com. 
C ities  S ervice Co., P fd .

137 140
87 89

C itizens’ T elephone 
C om m ercial S av ings B ank

92 93
200 201

C om w ’th  P r . R y. & L t., Com. 
Com w ’th  P r . Ry. & L t. P fd .

69 70
89 91

Elec. B ond D ep o sit P fd . 76 79
F o u r th  N a tio n a l B an k 212
F u rn itu re  C ity  B rew in g  Co. 60
Globe K n itt in g  W o rk s , Com. 125 135
Globe K n itt in g  W o rk s , P fd . 100
G. R . B rew in g  Co.

180
175

G. R. N a t’l C ity  B an k 181
G. R . S av ings B an k 216
K en t S ta te  B an k 266
M acey Co., Com. 200

35Linco ln  G as & E lec. Co., 30
M acey  C om pany, P fd . 97 100
M ichigan  S u g a r  Co., Com. 
M ich igan  S ta te  T ele. Co., P fd .

55
100 101%

N atio n a l G rocer Co., P fd . 90 91
Old N a tio n a l B ank  20814
Pacific  G as E lec. Co., Com. 58 60
Peoples S av ings B an k  250
T ennessee  Ry. L t. & P r., Com. 21 23
T ennessee  Ry. L t. & P r. P fd . 75 77
U n ited  L ig h t & R ailw ay , Com. 82 85
U n ited  L t. & R y., 1st P fd . 80 82
U n ited  L t. & R y., 2nd P fd .,

(old 82 85
U nited  L t. & R y., 2nd P fd .,

(new ) 74 76
Bonds.

C h a ttan o o g a  G as Co. 1927 95 97
D enver G as & E lec. Co. 1949 95% 9614
F lin t G as Co. 1924 96 9714
G. R . E d ison  Co. 1916 9814 100
G. R. G as L igh t Co. 1915 10014 10014
G. R. R ailw ay  Co. 1916 100 101
K alam azoo  G as Co. 1920 95 100
S ag inaw  C ity  G as Co. 1916 99

•E x-d lv idend .
F e b ru a ry  26, 1913.

If You Have Money to Invest 
You

Owe it to Yourself to 
Investigate 

the stock of the

National Automatic 
Music Company
42-50 M arket A ve. N . W . 

G ran d  R apids, M ich.

Which has paid 45 consecutive 
monthly dividends 

amounting to 68 Vi per cent.
Send for particulars

Ask for our Coupon Certificates of Deposit
Assets Over Three and One-half 

Million

HQ i AN D ^ AP I D S ^  AVINGS^ VN

We recommend
6% Cumulative Preferred 

Stock
of the

American Public 
Utilities Company

To net 7% %
Earning th ree tim es the am ount re 
quired to  pay 6% on the  preferred 
stock. O ther inform ation will be 
given on application to

Kelsey, Brewer & Company
Investment Securities 

401 Mich. Trust Bldg., Grand Rapids, Mich.

Kent State Bank
Main Office Fountain St.

Facing Monroe
G rand  R apids, M ich.

Capital - - -  - $500,000
Surplus and Profits • $300,000

Deposits
7 Million Dollars

3 ^ per cent-
Paid on Certificates

You can transact your banking business 
with us easily by mail. Write us about it 
if interested.

The
Old National Bank

GRAND RAPIDS, MICH.

Our Savings Certificates of Deposit form an 
exceedingly convenient and safe method of invest
ing your surplus. They are readily negotiable, being 
transferable by endorsement and earn interest at the 
rate of 3 ^  %  i f  left a year.
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^ IG A fgA D iS M A N
(U nlike a n y  o th e r  p ap e r.)

D EV O T ED  TO  T H E  B E S T  IN T E R E ST 'S  
O F B U S IN E S S  M EN .
P ublished  W eek ly  by

T R A D E SM A N  CO M PA N Y . 
Grand Rapids, Mich. 

S ubscrip tion  P rice .
O ne do llar p e r  y ea r, if  paid  s tr ic tly  in 

ad v an ce ; tw o d o llars  if n o t paid  in a d 
vance.

F iv e  do llars  fo r s ix  y ea rs , payab le  in 
advance.

C anad ian  subsc rip tions, $2.04 p e r  yea r, 
payab le  in v a riab ly  in  advance.

S am ple copies, 5 cen ts  each.
E x tra  copies of c u r re n t issues, 5 c e n ts ; 

issues a  m onth  or m ore old, 10 ce n ts ; 
issues a  y e a r  o r m ore old, 25 cen ts.
E n te re d  a t  th e  G rand R ap id s  Postoffice 

a s  Second C lass M atter.
___E . A. S T O W E ,E d i to r

F ebruary  26, 1913.

P L A Y IN G  W IT H  F IR E .
The engineers and firemen err ploy

ed on the Maine & A ristook Railway 
recently  made dem ands for an in 
crease in wages so exorb itan t that 
the m anagem ent refused to grant 
them. A strike followed. T he m an
agem ent prom ptly  em ployed n ->» 
union engineers and firemen and tra f
fic w ent on as usual. T he strikers 
were beaten at every point. The des
perate and reckless spirit of unionism 
was shown in six a ttem pts a t train 
w recking on the line w ithin a week, 
but this was the dying gasp of a lost 
cause. The railroad won by having 
a m anagem ent th a t had nerve, cour
age and com m on sense.

T he locom otive engineers on the 
fifty-four railroads in the E astern  
te rrito ry  last fall m ade dem ands for 
wage increase and changes in con
ditions am ounting  to several million 
dollars increase in the pay rolls. The 
railroads could not afford to make 
the increase dem anded, there was 
noth ing in the conditions of w ork 
that w arran ted  the engineers m aking 
their demand, but ra th er  than  face a 
strike the railroad m anagers consent
ed to arb itration . The result of the 
arb itration  was some concessions and 
an agreem ent as to w ages and condi
tions fo r a year. E ncouraged by what 
the engineers gained the firemen and 
enginem en pu t in the ir dem ands for 
changes in wages and conditions which 
would increase their pay roll about 
$9,000,000. w ith th rea t of a strike un
less their dem ands were complied 
with. The railroad m anagers offered 
to subm it the question to  an arb itra 
tion hoard of nine o r more, but the 
firemen insisted upon having it con
sidered under the E rdm an law. This 
sta tu te  provides for arb itration , the 
con tend ing  parties each to  choose one 
member, the th ird  to be chosen by 
the oth er two. T he entire responsi
bility of a satisfactory  adjustm ent v ir
tually rests upon the th ird  man, and 
with property  in eighteen sta tes val
ued at m illions of dollars and w ith 

0,000 em ployes involved, the rail
roads contended th a t this was too 
much for any one m an to undertake. 
T he firemen insisted and the railroad 
m anagers surrendered. T he a rb itra 
tion will he under the E rdm an act.

In surrendering  to the union the 
railroad m anagers have sought to  im
press upon the country  their respect

for the law, their earnest desire to 
avoid conflict and their deep sense 
of responsibility  to  tlie public and 
the public welfare. T heir attitude 
in this respect has, in fact, been so 
pronounced that there m ay be grounds 
lo r suspicion that there is som ething 
hack of it. E or m any m onths the 
railroads have been try in g  to gain 
official consent to an increase in the 
freight tariffs. T hey  have made use 
of the concessions m ade to the en
gineers last fall and the increase in 
the cost of operation  which these con-" 
cessions b rought as an argum ent for 
raising  rates on freight. If the fire
men gain anything, here will be an 
other argum ent. T he conductors and 
section hands are certain to m ake in
creased dem ands as soon as the fire
men are out of the way, and here 
will be ano ther argum ent. A very 
small increase in freight rates would 
cover the wage increases m any tim es 
over, and perhaps it is in the hope of 
gaining the larger prize tha t the ra il
road m anagers seem so hum ble in the 
face of exorbitant and unreasonable 
labor dem ands. If they can gain the 
m illions in increased revenues which 
they want they m ay be willing to  let 
the em ployes have a few. If this is 
their game it m ay be shrewd, but it 
is dangerous. T he various o rgan iza
tions of the railroad em ployes are 
am ong the m ost pow erful in the 
country, and they have steadily been 
grow ing in arrogance and impudence. 
T he knuckling down of the railroad 
m anagers to these o rganizations is 
certain to create  th a t puffed up fram e 
of mind which alw ays comes to  the 
m an of small caliber w hen clothed 
with a little  brief authorty . In  o ther 
w ords the various b ro therhoods are 
being allowed to acquire the big head 
at a rate  and to a degree th a t bodes 
bad for the future. Encouraged by 
easily won concessions, m ade bolder 
by the tim idity  of the railroad m anag
ers dem ands will becom e m ore and 
m ore exorb itan t until a t last a halt 
will have to  he called. And this will 
m ean a head on collision w ith all the 
d istressing  features incident thereto. 
The railroad m anagers could easily 
have faced the issue in the case of 
the firemen. Shoveling coal may re 
quire some skill, but not of such high 
order th a t the places of the strikers 
could not have been filled and tra f
fic continue. T he M aine & A ristook 
Railway found it possible to find both 
engineers and firemen to fill the places 
left vacant by the strikers, and it is 
inconceivable th a t the m anagers of 
the E astern  roads could no t have 
coped with the firemen alone had they 
been so disposed. T he tim e will come, 
however, when they will be com 
pelled to m ake a stand. T he attitude 
of the unions is “the public be
d----- d.” T hey are pow erful, w ithout
conscience and w ithout responsibility, 
and it is but a question of tim e when 
the question will have to  be decided 
w hether they  shall contro l the rail
roads o r the stockholders. I t  will 
be a big strike when it does come and 
will be m arked by the usual dem on
stration  of unionism  in the loss of 
p roperty  and of life, but it will be 
the only way to secure an honest and 
equitable read justm ent of conditions.

B R E E D IN G  P L A C E S  F O R  C R IM E.
In  dem anding the enforcem ent of 

the S tate  law and city ordinances re 
quiring social and fra ternal clubs to 
take out licenses or cease the sale 
of liquor, the Catholic societies of 
the city have sta rted  a reform  m ove
m ent the need of which has been 
long recognized. T here  are  a few 
well regulated, well m anaged and 
respectable clubs which sell beer to 
m em bers and no particular harm  is 
done. A m ong such organizations are 
the A rbeiter, the T u rn er society and 
the Germ ania. If all the clubs and 
societies were of th is type, w hether 
the laws are rigidly enforced or not 
would m ake little  difference. But the 
same laws under which these good 
societies are organized shelter a sw arm  
of social, athletic and o ther clubs 
which have come into existence in 
recent years and which are little  else 
than drinking clubs, w ith the beer keg 
or the w hisky bottle as the chief a t
traction. T hese clubs are especially 
num erous in the Sixth ward, w here 
a dozen or m ore have been establish
ed, and they are also th ick  in the 
E ighth ward, w ith a few in the Sev
enth. T hese clubs to a large degree 
are made up of foreigners, m ostly 
Polish, and m any of them  are b reed
ing places of bad habits, viciousness 
and crime. L iquor is sold at all hours 
of the day and night, on Sundays and 
holidays, and the dances which are 
occasionally given at some of them  
are scenes of alm ost sham eless de
bauchery. O stensibly the clubs sell 
liquor to  m em bers only, bu t in some 
of them  the price of a glass of beer 
pays for the m em bership and the 
beer is throw n in, and thus they  are 
no b etter than “blind pigs” openly 
conducted. T hese clubs are having 
an exceedingly dem oralizing influence 
in the neighborhoods w here they  are 
established and young men are espec
ially open to their evil tendencies. 
The enforcem ent of the S tate  law 
and city ordinance requiring  these 
clubs to take out licenses would go a 
long way tow ard  w eeding out the un
desirable places. T hese clubs can m us
te r a considerable show ing of votes 
and, on this account, the politicians 
have catered to them  and cajoled 
them  and left them  undisturbed. T he 
action of the Catholic societies in de
m anding of the m ayor and the police 
authorities tha t the laws be enforced 
ought to  call a tten tion  to conditions 
th a t have long been in u rgen t need 
of rem edy. T he Catholic societies 
m ight well receive the support of the 
Vice Commission, for some of these 
clubs are recru iting  sta tions fo r the 
white slave traffic, w here young  girls 
are started  on their downward careers. 
It m ay he em barrasing  for the p res
ent city adm inistration  to  have de
m ands made upon it for the enforce
m ent of the law against the clubs 
ju s t a m onth before the spring elec
tion when votes will be so badly 
needed, but the reform  m ovem ent is 
righteous and practical and the friends 
of good m orals of w hatever creed or 
denom ination should join heartily  in 
tin- m ovem ent until th is evil is either 
eradicated o r g reatly  reduced. Judge 
M cDonald has had a wide experience 
with the enforcem ent of the liquor

laws and he m ight take up the question 
with the vigor and ability he has in 
the past show n him self capable of.

SA B B A TH  O B SE R V A N C E.
T he E uropean Sabbath is m aking 

rapid p rogress in this country, espec
ially in the cities, and w hether this is 
desirable or not m ay be left to indi
vidual opinion. M ost of us of m id
dle age, brought up on the farm  or in 
the sm all town, can recall w hen the 
Sabbath was regarded as a holy day; 
when useless labor was frow ned upon; 
when any th ing  like fun, play or frolic 
was though t to be wicked and when 
a walk along the p leasant ways, a 
drive in to  the country  o r a social call 
on a friend was regarded as an infrac
tion of the com m andm ents. T he Sab
bath in those days, as some of us may 
recall it, was, indeed, a day of rest, 
and also of boredom  and weariness. 
In these m odern tim es it is different, 
especially in the cities. People may 
go to church in the m orning, and 
everyw here there is the disposition 
to encourage this, but in the after
noon Sunday is becom ing m ore and 
m ore a day of pleasure and recreation. 
This city has four theaters th a t regu
larly give Sunday afternoon m atinee 
and evening perform ances and the 
houses are always crow'ded. T he nu
m erous vaudettes find Sunday a fte r
noon and evenings their best tim es of 
the week. If a hand concert is given at 
Pow ers, the house is crowded to the 
doors. One of the leading city 
churches is giving P leasan t A fte r
noon en tertainm ents Sunday a fte r
noon, w ith illustrated  lectures and 
music, and the church is crowded. T he 
Evening P ress gives its Sunday after
noon H appy H our en tertainm ent and 
its hall is crowded. In sum m er the 
Sunday afternoon ball gam e draw s 
the big crowd of the week and the 
sum m er reso rts are all crowded. W hen 
band concerts are given in the parks 
thousands tu rn  out to hear the music 
and to enjoy the open air. Fam ilies 
go for their picnics into the country  
or to the parks or reso rts on Sunday 
now and nobody th inks to rebuke 
them , and it probably would do no 
good if they did. T he different ob
servance of the Sabbath is not con
fined to the young people and the 
thoughtless. If we could look into 
the hom es of m any good church m em 
bers of a Sunday afternoon or even
ing we would find dom ino and check
er gam es in p rogress and everybody 
enjoying them selves in the usual week 
day m anner, instead of being solemn 
and sober, as in the old days. T he 
Sunday afternoon  and evening social 
ga thering  and d inner party  is com 
mon and in sum m er the trip  into the 
country  by those w ho have autom o
biles is a lm ost universal. If  the 
change from  the old observance to 
the E uropean style is desirable is 
largely  a m atter of individual ju d g 
m ent, but the fact m ust be faced that 
the change has come and the tendency 
m ore and m ore is to m ake Sunday a 
day of enjoym ent and recreation . *

A girl can be sentim ental even 
about the w ay she eats pickles.

In  try in g  to  carve his fo rtune m any 
a m an uses poor tools.
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B O O S T IN G  C L O V E R L A N D .

A nnual M eeting of U pper Peninsula  
D evelopm ent Bureau.

M arquette, Feb. 17.—A t the annual 
m eeting of the U pper Peninsula De
velopm ent Bureau, the follow ing offi
cers w ere elected:

P residen t—A. T . R oberts, M ar
quette.

F irs t V ice-P residen t—P. Flanigan, 
Sagola.

Second V ice-P resident—W . E. D av
idson, Soo.

Secretary—C. W . M ott, M enominee.
T reasu rer—R. W . Reade, Escanaba.
T he follow ing com m ittees from  

th irteen  out of the fifteen counties in 
the U pper Peninsula w ere elected for 
the ensuing year:

M arquette—A. T. R oberts, M ar
quette; C. V. R. Tow nsend, Negau- 
nee; R. P. B ronson, Ishpem ing; J.
D. M angum  and R obert Blem huber, 
M arquette.

D elta— R. W . Reade, Escanaba; 
W . L. M arble, G ladstone; J. E. B erg
man, B ark R iver; G. T. W erline and 
C. M. T hatcher, Escanaba.

M ackinac— M. H oban, St. Ignace; 
Alex Sly, Gould City; T hom as M orn- 
son, P ickford; D. D. M cLeod, Rex- 
ton; E. Papin, Engadine.

H oughton— E. A. H om ar, Chassel; 
J. H . Jasberg , H ancock; W . B. Mc
Laughlin  and J. T. M cN am ara 
H ough ton ; W . S. P rickett, Sidnaw.

Dickinson—Jam es O ’Callaghan and 
A. W . Thom as, V ulcan; R. W . Pierce, 
F o rest .City, and A. C. Cook, Ironton.

Iron1—I. W . Beyers, P. O 'B rien and 
W . H. Sheldon, Iron  River.

A lger— H . A. H olden and A. R. 
Dow, M unising; O. LaB ounty, Q no ta ; 
C. C. Brown, Chatham ; I. A. D oors, 
T renary .

Chippew a—W . E. Davidson, W . M. 
Snell and F. J. M erriam , Soo; J. A. 
Ferguson, Rudyard.

Schoolcraft—W . B. Thom as, W . S. 
Crowe and George J. N icholson, Man- 
istique; Joseph F. H u tt, H iaw atha, 
and M ilton W illiam s, Cooks.

K ew eenaw —W . E. Sm ith and W. 
J. Smith, M ohawk; S. R. Smith, 
Ahm eek; C. T. Davis, Copper H arbor; 
J. A. Daley, Mohawk.

Luce— M. E. B urm ann, W . G. Fritz, 
J. C. Foster, L. W . H olbrook, and H.
E. Perry , N ew berry.

O ntonagon—T. A. Green, O n tona
gon; A ugust W allen, Ew en; George 
H ardes, T ro u t Creek, R. Stindt, T o 
paz.

T he follow ing resolu tions were 
ad o p ted :

W hereas— It appears to  the U pper 
Peninsula D evelopm ent Bureau that 
in the  developm ent of our agricul
tu ral resources the subject o f drain
age is of vast im portance; and

W hereas—T his Bureau has given 
due consideration to  a bill for the re
vision of the drain laws of this State 
as prepared  under the direction of the 
B oard  of Supervisors of the county 
of M enom inee, and now  know n as 
H ouse Bill N um ber 117, and the en
actm ent of such a law will greatly  fa
cilitate proceedings fo r the construc
tion of drains w ithin the S tate, and 
therefore be a source of prom oting  
ag iicu ltu ra l developm ent; therefore

Resolved—f h a t  th is bqxeau in an

nual m eeting assem bled, hereby en
dorses said bill, and favors the pass
age thereof by the L egislature at Its 
p resen t session; and

Resolved—T hat th is resolu tion  be 
certified to each, the Senate and 
H ouse of R epresentatives, by the Sec
re tary  of this Bureau, in support of 
a petition, to be by him signed in 
the nam e of the Bureau, for the pass
age of said bill; and

Resolved—T h at each Senator and 
R epresentative from  the U pper Pen
insula be presented  w ith a copy of 
these resolu tions and especially re
quested to use ever; reasonable ef
fo rt to secure the passage of said bill.

T he re tiring  address of ex-Presi- 
dent Green was as follows.

W e m eet to-day to review our sec
ond year’s business and to plan for

A. T. R oberts, the

our next year's  work. I will not try 
to  review the w ork of the past year 
in detail, because I know you would 
prefer to  hear from  Col. M ott along 
th a t line.

I will briefly call to  your m inds a 
few of the m any tim es we have done 
since Col. M ott came to us as our 
M anager. H is pas treco rd  w ith the 
N orthern  Pacific R ailroad em inently 
qualified him to take up the active 
w ork of our Bureau and he has cer
tainly done a g rea t deal for us in the 
sho rt tim e he has been w ith us.

A dvertising  W o rk  Done.
O ur principal direct advertising  was 

done w ith the large poste rs th a t we 
put up over a large p art of W iscon
sin, in Iow a, M innesota and M ichi
gan. W e also m ade exhibits a t the 
S tate  F air and S tate  G range m eetings.

W e obtained large allo tm ents of 
space in the papers and one series of 
articles th a t appeared in the M ilwau
kee E vening W isconsin was especial
ly notable. D uring  the year the Soo 
line has issued an a ttractive booklet 
on Cloverland and the C. M. & St. P. 
and S. & N. W . Railw ays are both 
p reparing  books on Cloverland. L arge 
quantities of printed m atter have been 
sent out to all parts of the country, 
particularly  to  nearby states. Like 
all advertising  cam paigns direct re
sults do not appear im m ediately, a l
though I think we can safely say that 
we have begun to  reap our harvest. 
On every hand one sees the aw aken
ing.

I t is very evident to those who 
travel through  this Peninsula th a t if 
there was ever a doubt tha t we m ight

In-com ing President.

become an agricultural country, it is 
certainly gone. W e are generally  ad
m itted to have about as good a coun
try  as there is, from  the view point of 
the farm er.

W e are no t only developing our ag
ricultural in terests however, but our 
m ineral resources are being opened 
up m ore and m ore each year, and 
our w ater pow ers are being harnessed 
to produce pow er for our m ines and 
industries. One of the evidences of 
the p rogress we have m ade during 
the past year is the new life seen in 
the various com m ercial o rganizations 
am ong us. Q uite a num ber of these 
have joined our ranks in recen t 
m onths. W hen this Bureau w as first 
sta rted  an analysis of the situation 
show ed th a t we had four principal 
things to  do. F irs t, we m ust get the 
fifteen counties of C loverland w ork

ing to g e th er for the com m on good. 
T he second task  was to convince our 
own people th a t we have a good coun
try  agriculturally . T he third, w as to  
tell and convince the outside world 
w hat a fine country  we have. Last, 
but no t least, w as the organization 
of the various counties, cities and vil
lages into w orking units, in o rder to 
avoid w asting  our efforts along o ther 
lines. The first task  appeared the 
m ost difficult to  me and it proved to 
be the easiest, and, while some im 
provem ents m ay be made, it is p rac
tically accom plished.

D oubters are Convinced.
If there  are those am ong us who 

still th ink  we are unfitted to  become 
a g rea t agricultural d istrict, they  are 
at least wise enough to  keep the ir con
victions to  them selves. O ur second 
task, therefore, is p ractically  accom 
plished. O ur th ird  task  is, of course, 
endless and we are doing our best 
to spread abroad the news of our 
g rea t natural advantages. O u r last 
task  is our hardest, and on it we have 
m ade the least progress. F o r  two 
years a very large p a r t of the devel
opm ent w ork has been done through  
the Executive B oard of th is Bureau 
and its M anager. T hese sixteen m en 
have done and still can do a great 
deal of work, but they  can do the 
m ost effective w ork only w hen backed 
up by the o ther six ty  d irecto rs and 
the m em bers at large. T h is organiza
tion decided to  have five directors 
in each county, for a definite purpose, 
and the purpose has not been ful
filled.

M y idea of this w ork is tha t it re
sembles a g reat wheel. Each country 
should have its branch society which 
will be the spokes. T he executive 
board act as the rim  and tire , w ith 
the m anager for the hub. T here are, 
I believe, three o ther societies sim ilar 
to ours in Michigan. The State now 
being fully equipped w ith a com plete 
runn ing  gear, should, and I believe 
will, p rogress m ore rapidly in the fu
ture than it has in the past.

Financial Support.
W e have received about the same 

financial support the past year that 
we did the year previous, and we 
have recently  obtained the support of 
several large com panies no t here to 
fore engaged w ith us in th is work. 
T he generous support of practically 
all of the counties, the South Shore 
road and the Soo line, together with 
the subscrip tions from  land owners, 
banks, and others, ensures us an in
come as large o r larger for 1913 than 
we have had fo r 1912. I do not w ant 
to go into the  details of the subscrip
tions nor too  closely into m oney 
m atters, as" the T reasu re r will do 
th a t later. I wish to  call your atten- 
ion, however, to the fact, th a t bar
ring  one, we have no t lost a large 
subscriber and we have recently  add
ed several. O ur incom e should reach 
$30,000.00 to allow us to accom plish 
w hat we would like to  do. W e have, 
for instance, done splendid advertis
ing w ork in nearby states, but we 
have no m oney to  follow up the cam
paign. In  o ther w ords we have gone 
the first step and can’t go the next, 
w ithout la rger appropriations. W e
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should follow our poster advertising 
w ith field men who will go righ t into 
the m ost prom ising  com m unities and 
w ork up the sentim ent necessary to 
m ake men and women of the righ t 
so rt come to C loverland to m ake their 
homes. W e should have m any m ore 
m em bsrs than we have. T hese indi
vidual dollars help a lot and every live 
citizen, m an or woman, should be in 
th is work.

Need M ore M embers.
I wish to  urge an active cam paign 

to increase our m em bership list, to 
com m ence a t once. W e should form  
our country  o rganizations at once and 
d irectors o ther than  the Executive 
B oard should have charge of the 
work. W ould it no t do to have a 
sort of vice chairm an from  each coun
ty  to  head these subsidiary organiza
tions and em pow ered to a ttend  execu
tive board m eetings when the regu lar 
m em ber is unable to  attend? Every 
city and village should have an active 
association form ed to  boost th a t p a r
ticular place. I wish to  urge s tro n g 
ly the consideration of co-operative 
societies for farm ers in each com m un
ity. T he new parcel post should open 
up a new field for the disposal of a 
vast am ount of select produce from  
our farm s. L et us consider the ob
jec t of credit for our se ttle rs and 
m oie  settled  farm ers. T he sooner 
our farm ers get to farm ing along 
righ t lines, the sooner liberal credits 
will come to them . T herefore let 
us urge the em ploym ent of experts to 
instruct them  properly. T he county 
expert who will go righ t out on to  
the farm s and show our farm ers 
w hen and how to  do things, is w hat 
we w ant. T his will cost some m on
ey. So do good roads. L et us have 
them  both. L et us urge the coun
ties to  issue county books, and our 
land com panies to issue books and 
circulars of all kinds to spread abroad 
through  the length  and breadth  of 
the land. If laws can be passed to 
help the farm ers clear their land, let 
us u rge the passage of such laws. 
W isconsin has them. M innesota is 
about to  adopt one. If we could all 
take a live in terest in th is w ork and 
no t leave it to a few we could accom 
plish a g rea t deal m ore than we do. 
H elp your local new spaper gather 
item s of in terest about Cloverland, 
th a t these bits of news m ay go abroad 
to  be copied and thus proclaim  our 
good ponits to  the w orld outside. 
L et us still persist in this g rea t work, 
w ork  for all so rts of developm ent, not 
m erely agricultural, but com m ercial. 
L et us no t only w ork for a large pop
ulation bu t fo r a be tte r population. 
Each m an and w om an can help, if 
they  will. Before I close I w ant to 
thank  the  press, which deserves our 
thanks for its ever-ready support. 
W ith o u t it we can accom plish but 
little . I also w ant to thank you all 
for your loyal support and, especially 
do I w ant to  express my thanks to 
the Executive B oard of this Bureau, 
and to  our very able M anager, Col. 
C. W . M ott. I t  has been a great 
privilege to  w ork w ith them  and to  be 
the P residen t of th is o rganization  for 
the p ast tw o years. I sincerely re
g re t th a t I will be unable to  give the 
w ork as much tim e in the fu tu re as

I have in the past. I t  has been a 
g rea t pleasure to  do w hat little  I have 
personaly  been able to  do tow ard 
perfecting  an organization, which I 
believe will m ake h istory  during  the 
next decade. I t  cannot help succeed
ing in its work. T here is no finer land 
than  this, our Cloverland, nor is 
there  a finer people.

The A m erican Consul a t P o rt An- 
tono, Jam aica, takes exception to the 
sta tem ents going the rounds of maga" 
zines and new spapers w ith regard  to 
bananas. In  a le tte r to the T rad es
man, he says th a t Costa Rico is not 
"the g rea test producer of bananas” 
and tha t of the 44,520,539 bunches 
im ported into the U nited  S tates in 
the fiscal year ending June 30 last, 
Jam aica shipped 15,467,913 bunches 
and Costa Rico 7,053,664 bunches. 
M ore bananas come from  H onduras

than from  C osta Rico and Panam a 
sent nearly  five and a half million 
bunches. O ne correspondent rep o rt
ed that the bananas of Jam aica “ are 
shipped largely to  E urope” w hereas 
the Am erican Consul declares tha t 
nearly  the entire Jam aica crop, or 
96.6 per cent, in 1911, was shipped to 
the U nited States. F rance takes few 
bananas because of the high tariff 
on the fruit. D uring 1911 G reat B ri
tain im ported less than  seven m il
lion bunches and the bulk of the yel
low fruit came to the U nited  States.

Dr. A lsberg has appealed to the 
m anufacturers of medicinal products 
to co-operate w ith the public au tho r
ities in p reventing  the sale of paten t 
nostrum s and adulterated  drugs. But 
his rem arks are in reality  addressed 
not so much to the m anufacturing 
trade as to the new spapers w hose ad

vertising colum ns m ake the whole 
nefarious business possible. The 
G overnm ent can see to it th a t the 
label on the medicine bottle shall put 
forth  no claims to  m iraculous cur
ative powers, but it can do very little 
to prevent the same m iraculous claims 
from  being blazoned forth  in display 
type for the credulous new spaper 
reader. H ere is an opportunity  for 
those arden t tribunes of the people 
who have been shedding columns of 
ink over the adulteration  of the peo
ple’s food, to grapple with an issue 
quite w ithin their com petence. The 
am ount of food advertising  in the 
new spapers is small com pared with 
the ou tput of the drug advertisers. 
By a rigid censorship of his adver
tising columns, the editor can do m ore 
for the health  of the com m unity than 
by pages of invective. See, for ex
ample, w hat lies within the pow er of

the R e tiring  P resident.

one Ohio editor, cited in the last num 
ber of C ollier’s, w hose fervent de
mand for new vigor in the municipal 
H ealth  D epartm ent m ust be read in 
the light of no less than  tw enty-four 
p a ten t nostrum s advertisem ents p rin t
ed in the same issue of his paper.

T oo H ospitable.
One day an inspector of a New 

Y ork tenem ent-house found four fam 
ilies living in one room , chalk lines 
being draw n across in such a m anner 
as to m ark out a quarter for each 
family.

"H ow  do you get along here?” en
quired the inspector.

“Very well,” was the reply. “O nly’ 
the m an in the fa rth es t corner keeps 
boarders.”

No m an is too  lazy to  talk. The 
biggest ta lkers are the little st doers.

T horn ton  A. Green,
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T he A rt of Selling C lothing a t R e
tail.

T he volum e of business of the 
house is developed and determ ined 
by th ree facto rs: The m erchandise, 
the policy of the house, the salesmen. 
And the selling a rt dem ands that 
each be right, to insure success. I t 
is indispensable th a t the goods be 
bought, as experience only will be 
able to dictate, to suit the trade in 
every detail; th a t they  be new and 
attractive, for no m an can sell “car
ried overs” to everybody all the time.

Buy to  sell; not to  keep. T he fact 
tha t a firm has m oney to pay for all 
it buys is no valid or good reason 
why it should buy a single suit m ore 
than it can sell, and the selling is so  
often defeated, through  m istakes of 
overbuying, that the trade accepts it 
as a natural evil.

O ver-buying indicates the m ost 
profound ignorance of the capacity 
of the house to distribute  the pur
chases, for we will not suppose that 
a buyer know ingly buys in quantity , 
style or m aterial that which he can
not sell. E nthusiasm  often leads him 
astray , but when he has the well 
prepared m em orandum  to  govern him 
he is safe from  persuasion; and he is 
in a position to  m ake his purchases 
to advantage, and thereby prom ote 
the selling.

E very one of us know s the diffi
culty in moving the m erchandise from 
last season. I t  m ay be “as good as 
it ever was,” but as a buyer no m er
chant would consider it for an in
stant. T rue, it m ay be “w orked off,” 
a piece at a time, a t a price, bu t the 
tim e lost in m aking the effort would 
b ring  a handsom e profit if employed 
in selling new goods.

Small and frequent buying is the 
secret of handling  the stock profit
ably, and thereby  selling frequently, 
and' th is is one reason why the “book 
business” has obtained such a hold 
on the trade. T he stock is turned 
as often as the order is taken, and 
in this “tu rn  over” is the profit in any 
business. P rofits are all in the future, 
as long as the goods are on the 
shelves; they  are im aginary, and sell
ing only causes them  to become a 
reality.

T he Policy of the House.
N ext, the policy of the house gen

erally  determ ines beforehand the kind 
of objections voiced by the custom 
ers. In  som e clo th ing  sto res the sta te 
m ent of the salesm an is accepted at 
its face value, fo r the repu tation  of 
the house fo r correct service is un 
questioned, as against exaggerations 
used by o ther concerns,, and the one 
idea to  m ake the p resen t sale at the 
expense of any future patronage of

the buyer. As an illustration : A 
m erchan t was telling me of his inabil
ity to draw trade th rough  his adver
tisem ents. Said he: “W e have been 
in the tow n for tw enty  years, and the 
people have grow n so stale and sus
picious th a t they  will no t respond to 
any of our advertising .” A blind 
man would be able to see the fault, as 
well as to  determ ine the policy of the 
house.

An ex-m echant said: “W e were as 
honest as the average,” when the sug
gestion was offered th a t his failure 
was due to a w rong policy.

T he custom er will always pay a 
profit when he know s he is getting  
value received, but when, th rough 
poor buying, m istakes are made, ask 
the custom er “w hy” they are m is
takes, and he will tell you in a hurry. 
M erchandise does no t have the same 
value in the eyes of the buyer th a t 
it does in the estim ation of the se lle r  
but allow ing for th is difference, the 
custom er, as a rule, is alw ays right, 
therefore take his judgm ent.

W hy did Jones, who came to  town 
w ith a little  stock, in a little  store, 
go righ t up? I t  was his policy of 
doing business. H e did not try  to 
fool him self o r the people by telling 
them  he was the “only pebble on the 
beach,” but gave them  new, brigh t 
m erchandise, at the tim e they wanted 
to buy, and cheerfully took back 
goods when the custom er w anted to 
re tu rn  them.

N ow  for the Salesman.
W e now come to the salesm an; and 

here we have the “reason w hy” the 
volum e of business, in eight out of 
every ten  clothing stores, is no t over 
half of w hat it would be if the sales
men w ere as efficient and capable as 
they  m ight be.

All m erchants recognize th a t in the 
selling of the goods depends the en
tire success of the ir business, and yet 
so few—hardly any—give it the a t
tention  they do the book-keeping or 
the stock-keeping, and I purpose to 
make an effort to im press the m er
chants w ith the necessity  of crea t
ing and buying a selling serv
ice. on the same basis they  would buy 
m erchandise, never taking for granted  
that usage m akes any established hab
it correct, or th a t age m akes aught 
else but wine good.

H ow  Do You Select Y our Men?
W hen a m an is engaged to sell in 

a store, the first question asked is 
re la ting  to his experience, this not 
w ithout reasonable justice, for no 
m an can sell w ithout experience; and 
he is taken on because he has occu
pied his last position for a time, long 
or short, and because he “looks good” 
to the m anager o r p roprietor.

In  all candor, I ask you how m any 
of you would take on a doc
to r  or a law yer on the m ere fact 
th a t he “looks good?” No. You 
would w ant to  know his alm a m ater 
and see o r know  from  good authority  
th a t he is qualified to give the proper 
service. On the o ther side of the 
w ater the applicant for a position 
m ust show his papers of appren tice
ship and discharge, and these will 
give the idea of his ability; but we 
take on m en on the ir good looks, 
their shape, if you please.

W hen he is added to the force, 
th irty  m inutes possibly are given to 
the new m an to tell him  the “D on‘ts” 
usually prom ulgated  by the house, 
and which are supposed to  be as un 
alterable as the law of the Persians 
and Medes. But these “D on’ts” are, 
in so m any cases, m ore honored in 
the breach than  in the observance. 
The policy of the house, the essential 
elem ent of any successful firm, as it 
involves the service to  the custom er, 
lie is left to  learn in random  bits 
a t odd times, from  his fellowsal *s- 
men or the errand boy. T he m ana
ger or p rop rie to r is too busy to talk 
to him about such trivial things, and 
says: “ He is a bright-look ing  m an 
he will pick them  up all rig h t.” An 
investm ent in an autom obile o r the 
beautifully  engraved bonds of the 
“Sunshine Gold M ine” of U m pty 
U m pty County, S tate of N ow here, is 
given m ore thought and careful a t
tention than the live flesh and bloo*1 
salesm an through which the very life 
of the business is sustained. No w on
der the average life of a business 
house is but seven years, w hen there 
is so little  a tten tion  paid to the first 
course of the entire foundation.

T he salesm en are the active rep re 
sentatives of the firm to  every cus
tom er whom  they serve; they are the 
“H ouse” to  the buyer, no t the per
son or persons w hose nam e in gold 
le tters is blazoned over the door.

N apoleon m ade a success of his 
m ilitary efforts th rough  his wisdom 
and the choice of his lieutenants. H e 
knew his w ork and he said: “ If there 
was no one else to cast the cannon, 
I could do it, as well as to m ake the 
gun carriages. As to the financial 
policy of th is adm inistration , it was 
mine and m ine alone.*’ H e was N a
poleon. But there  are m any N apo
leons in the grind of everyday work, 
if they but only be developed, by 
learning all about their work, from  
the sw eeping of the floor of the clo th 
ing store to  the successful selling to
the cranky custom er.

O tto  Buehrm ann.

■
Monro«* St

GRAND RAPIDS. MICH.
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M unicipal M arkets in the Middle 
W est.

Grand Rapids—Grand Rapids m ak°s 
the claim of having the largest wagon- 
m arket in the world, not only being 
self-sustaining but a profit-pro
ducer. It is owned and operated by 
the m unicipality. T he m arket m as
te r  receives $1,000 per year, the an
nual expenses of the m arket being 
$4,000. The stall ren ts are from  $5 
to $35, there being 760, of which 372 
w ere rented in 1912. F arm ers using 
the m arket num ber from  100 to 200 per 
day, paying a daily entry fee of 25 
cents. T he com m ission m en are 
friendly and co-operate. Goods are 
shipped in from  o ther localities dur
ing out-of-season periods, these being 
fru its and vegetables. T he to tal an
nual income approxim ates $10,000. The 
effort is m ade to a ttract, the build
ings being repain ted  each year.

K alam azoo—An unsuccessful public 
m arket is operated by the city on one 
of the public streets. I t  caters large
ly to the hucksters and small dealers, 
neglecting the retail buyers. This 
figs led to  the form ation of plans for 
a m arket building, to be operated by 
the city, with the purpose of supply
ing the retail consum er. T he present 
m arket is patronized by about 75 
farm ers and truck gardeners daily. It 
does not receive shipm ents from  ou t
side com m unities, and m akes no ef
fort to keep down prices.

T raverse City—T he public m arket 
of T raverse City consists of a scale 
house and a m aple tree. T he buyers, 
who are com m ission men, sit beneath 
the tree and bargain for the farm 
products as they are brought to  be 
weighed. T here is a m aster who 
receives $50 a m onth, while light, 
caretaker s salary, fuel and telephone 
run the expense to  $1,035 per year. 
N o licenses or rentals are charged.

D etro it—In D etro it there are two 
m arkets, both owned by the m uni
cipality. In  regard to  their success 
comes the reply: “Yes, because they 
have been successfully operated  for 
m any years.” T he m arket m aster 
gets a salary of $900, and the total 
expenses of the tw o m arkets in 1911 
w ere $6,474. N either m arket is en
closed, each being nothing m ore than 
a cem ent foundation in the center of 
a square city block, the walks being 
about 60 feet in width, to  which all 
wagons back, perm itting  the custom ers 
to pass around and examine the p rod
ucts and ascertain  the prices. T hese 
walks are sheltered by roofs. T here 
are no booths o r stands. In  the case 
of D etro it, there  appears to be the 
nearest approach to  direct m arketing  
from  the producer to the consum er.

Ft. W ayne—T aking  the place w here

an old m arket house stood, F o rt 
W ayne has constructed  a new build
ing for m arket purposes, the funds 
for this purpose having accum ulated 
over a period of years. T he building 
is 450 feet long and 27 feet wide, 
and is built of concrete. T he pavil
ion contains public toilet room s and 
a sm oking room. T he m arket team s 
back up to  the curb along the house, 
and the purchasers have a passage
way from which they m ay buy. Be
tween the separating  colum ns are 
tables built of concrete, which are 
used for m arketing  purposes. No re
ports are obtained from  F o rt W ayne 
as to the cost of occupancy of booths 
nor as to the expense of operating  
the m arket.

South Bend—In South Bend a curb 
m arket on one of the wide concrete 
bridges was established about one 
year ago. I t  is open from  early 
m orning till noon on tlirec days each 
week, and is used by an average of 
7 5 farm ers and m arket gardeners who 
back their w agons against the side 
walk on the bridge. D uring inclem 
ent w eather a building adjacent ro 
the bridge is used as a m arket house, 
the m erchants of the vicinity con trib 
u ting  the funds to fit th is building 
with stalls, for the use of which no 
charge is made. No charge for space 
on the curb is made, and the m arket 
is conducted with very few rules or 
restrictions. The position of m ark  it 
m aste r is filled by the City Sealer. 
In the beginning a highly organized 
peddling system , which had grow n 
up through the lack of a m arket, a t
tem pted to handicap the m arket by 
buying out the farm ers at wholesale 
prices and selling the stock at high.er 
prices than would otherw ise have p re
vailed. T he m arket adopted rules 
which, for a time, forced the peddlers 
entirely  from  the m arket, but at 
present they- are allowed at the m ar
ket. subject to  certain  conditions. The 
m arket is considered a success for 
the truck  gardeners and reducing 
prices to the consum er. No com m od
ities arc received from  m other com 
m unities, w ith the exception of fish 

Indianapolis—T he m arket of In 
dianapolis is owned by the city and 
is considered by all to be a success, 
city ordinances governing. T he an
nual expenses of the m arket are $12,- 
500, of which the m arket m aste r re 
ceives $1,320, the rem ainder being ap
plied to an assistant, four janitors, 
two engineers and firemen, light, heat 
and garbage rem oval. T he rental 
charge for booths is from  $25 to  $150 
per year. T here  are 615 booths in
side the building and 300 curb stands 
for farm ers, fo r which a charge of 
25 cents per diem is made. T he
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statem ent w hich the w riter received 
and the investigation which he has 
m ade show th a t the com m ission men 
and produce dealers are opposed to  
the m arket. T he m arket receives 
shipm ents of tropical fru its and vege
tables from  the South and every ef
fo rt is m ade to hold prices down by 
com petition.

T oledo—T he public m arket of T o
ledo is used alm ost exclusively by 
w holesale houses which buy in large 
quantities d irect fromi the gardeners 
and truck  farm ers, hucksters and re 
tail dealers also purchasing  to some 
considerable extent. T he m arket 
m aster receives a salary of $720 a 
year. In  1911 the to ta l expense of 
the m arket am ounted to  $2,096, which 
included the m arket m aste r’s salary 
and the am ounts paid to  laborers for 
cleaning. T here  are about 200 stalls 
in the m arket, erected at a  cost of 
about $120,000, these stalls being auc
tioned off a t the beginning of the 
season. A charge o r 25 cents per 
diem is m ade fo r every w agon stand
ing outside the private stalls. T h is 
m arket is considered a success, hav
ing in 1911 paid the city a profit of 
several thousand dollars. P lans are 
now being form ed to  establish retail 
m arkets in T oledo, w ith the object of 
obtain ing  low er prices.

H am ilton—H am ilton  has an open 
m arket, operated  under the direction 
of the city. T he only expense a t
tached to  this m arket is the m arket 
m aste r’s salary  of $360 per year. I t 
has betw een 150 and 175 booths, for 
the use of which no charge is made. 
Som e shipm ents of fru it are received 
from  o th er com m unities, and there 
is no friction with the com m ission 
m en and produce dealers. A s a rule, 
prices are slightly  less than  those of 
t h i  dealers; and the m arket, which is 
an old institu tion , is well patronized.

C incinnati—T he public m arkets of 
C incinnati num ber four, all owned by 
the city, the rules and regulations 
being governed by ordinances passed 
by the City Council. T he annual ex
penses of $12,000 per annum  include 
the salary  of the m arket m aster, 
which is $900, and repairs to  m arket 
houses, heat light and m iscellaneous 
expenses. Inside stalls, which are 
occupied by the butchers, b u tte r  ven
dors, etc., bring  a yearly  ren tal of 
$100, and a yearly  paym ent of $15 
entitles the payer to a stand 6 feet 
wide on the curb. A certain  am ount 
of space is set aside fo r farm ers and 
truck gardeners, and they  m ay occu
py th is space free of charge. A p
proxim ate ly  500 farm ers use these 
m arkets. Com m ission m en and p ro 
duce dealers do no t clash with the 
m arkets, and during  the season com 
m ission m en receive shipm ents of 
fru its from  o th er com m unities a t the 
m arket houses. T he success of the 
C incinnati public m arkets is unques
tioned, the city receiving an average 
net income from  them  am ounting  to  
$1,000 yearly, and they  m ake it pos
sible to  place all foodstuffs before 
the class of people w ho need them  
m ost.

Colum bus—T h ere  are four public 
m arkets in Columbia, all ow ned and 
operated  by th e  city. T hey  are  the  
C entral M arket, 148 sta lls and stands;

N orth  M arket, 237 stalls and stands; 
E ast M arket, 1.39 stalls and stands; 
W est M arket, 81 stalls and stands. 
1 h?y are used for various kinds of 
business—m eat, butter, eggs, cheese, 
bakery products, hominy, fruits and 
vegetables, fish, honey, flowers, poul
try. T he num ber of people employed 
is over 2,000. Receipts from  all m ar
kets in 1911 were $28,998 and ex
penses w ere $16,183. T he com m is
sion men are friendly to  the m ar
ket, but a tten tion  is also called to the 
fact that com m ission men occupy the 
booth's, and th a t there are only 16 
curb stands for farm ers. T he repo rt 
from  Colum bus says tha t the low er
ing of prices by the m arket is “not 
perceptible.”

D ayton—T h ere  are three success
ful m arkets in D ayton, one owned by 
private individuals and two owned by 
the city. T w o of these m arkets being 
in the dow ntow n district, the m ar
ket days are divided, the older mar- 
k i t  being open on Tuesday, T h u rs
days and Saturdays; and the other, 
know n as the W ayne Avenue M arket, 
bem g open on M ondays, W ednesdays 
and F ridays from  5 to  10:30 a. m. 
T he o lder of these tw o m arket houses 
was erected alm ost 40 years ago and 
has had no recent im provem ents. I ts  
vegetable sta lls are rented  for $100 
per year and the bu tcher stalls for 
$250 per year. T he W ayne avenue 
building is a recen tly  com pleted 
structu re costing  $35,000, and the 
sta lls rent from  $12 to $20 per month- 
T he dow ntow n distric t also contains 
eight o r ten squares, w here curb 
spaces are auctioned off in May of 
each year a t prices rang ing  from  $15 
to $300 per year for each space. T he 
incom e from  these ren tals is approx
im ately $30,000 each year while the 
expense approxim ates a to ta l of $2,- 
600 a year, m aking a good profit to 
the city. T he A rcade M arket Build
ing is a m odel m arket, having a com 
plete m odern cold sto rage p lan t in 
the basem ent and affording some 12,- 
000 square feet of cold storag*e space. 
I t  is open from  6 a. m. (o r earlier) 
to 6 p. m. every day and until 11 p. 
m. on Saturdays. V egetable stalls 
are ren ted  for from  $6.50 to $8.75 
per m onth ; bu tcher stalls, from  $35 
to $40, including cold storage. T here 
are 200 stalls in th is m arket, and the 
annual ren tal receip ts am ount to 
about $20,000 per year. T he public 
m arket in D ayton nas been estab
lished since 1815 and is patronized 
by all classes. Prices are slightly 
low er than  those of the retail dealers, 
and the produce is always clean and 
fresh. T he m arkets are supplied 
from  the im m ediate country  and no 
shipm ents from  surrounding tow ns 
are received.

Cleveland—T h ere  are th ree m ar
kets owned by the city  and one 
owned by a private corpora tion  in 
Cleveland, all of them  well p a tro n 
ized by the public. T he increase in 
custom , however, has no t been in 
p roportion  to the increase in popula
tion. T he follow ing data  applies to 
the municipal m arkets: T he m arket 
m aster receives a sa lary  of $1,800 per 
year. T he annual expenses are $13,- 
559 for the p ast year, in which 
am ount no allow ance is m ade fo r tax

es, depreciation o r in terest on the in
vestm ent. These expenses include la
bor, supervision, cleaning, fuel, light, 
repairs, etc. T he th ree m arkets fu r
nish a to tal of about 500 booths, with 
unlim ited curb space for farm ers. 
The booths ren t for from  $60 to $200 
yearly, according to  location. A bout 
1,100 farm ers are allotted 7 feet at 
curb in the m arket d istric t at a ren t
al of $10 per year. Renters- of the 
stalls in the m arket houses receive 
shipm ents from  o ther com m unities, 
and w holesale dealers are friendly to 
the m arket. Com petition betw een 
the 500 ren ters of stalls and the fact 
of their having but a low ren t to pay, 
together w ith no charge for te le
phones and no delivery service, keeps 
down the prices. Cleveland boasts 
of having the handsom est m arket 
house in the world, its doors having 
been throw n open in early  N ovem 
ber, 1912, this W est Side m arket 
taking the place of the one which 
has served for half a century. I ts  
cost of $500,000 exclusive of the 
site.

T here is alw ays room  for good men 
at the top, but nobody is so high up 
that he gets there by com ing down.

T here  is such a th ing  as love at 
first sight, but it is generally  not 
lasting. Friendship and true love are 
of slow er grow th. I t is so with ad
vertising. F lashy talk about bargains 
tha t actually do not exist may draw 
a crowd for a m om ent, but the real 
thing, the tru th  often told, and back
ed up by good service, brings perm a
nent results. T rade built in this way 
is lasting trade. C ustom ers secured 
by the satisfied way continue to travel 
it. T hey get the habit, and the habit 
sticks. I t  is the m an who advertises 
once or twice or a very few tim es who 
gets no benefit. H e m ight as well 
throw  his m oney away as be a quit
ter. T he advertising  gam e is a profit
able one to the true sport who keeps 
at it. But the fain thearted  loses all 
he puts in it.

All Kinds of

Feeds in Carlots
Mixed Cars a Specialty

Wykes & Co., " T ’"’
State Agents Hammond Dairy Feed

WE CARRY A FULL LINE. 
Can fill all orders PROMPTLY 
and SATISFACTORILY. 3s SkS E E D S

Grass, Clover, Agricultural and Garden Seeds

BROWN SEED CO., GRAND RAPIDS, MICH.

No more 
use f 
S c o o p  

o r
Scales

- Standard of Purity-
T H E 'F R A N K L I N  
SUGAR REFINING CO niumimu

Weighing sugar, putting it in bags, los
ing by waste of time, overweight and 
cost of bags and string used eats up all 
the profit of selling sugar. In fact, the 
grocer who follows such old-fashioned 
methods loses money. No wonder the 
sale of i'RANRLIN CARTON SUGAR  
is increasing all the time. The FRANK
LIN CARTON is a neat, handy package 
that’s as easy to handle as a can of tomatoes; it’s ready to 
sell when you get it. It pleases customers because every
body wants clean sugar. The capacity of the containers 
enables you to buy in convenient quantities and you can 
get any popular sugar in FRANKLIN CARTONS.

You can buy Franklin Carton Sugar in the original 
containers of 24, 48, 60 and 120 pounds

THE FRANKLIN SUGAR REFINING COMPANY
P H IL A D E L P H IA , PA .

“ Y o u r cu s to m e rs k n o w  F R A N K L IN  C A R T O N  SU G A R  
m eans C L E A N  su g a r’’
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A fter the W edding—the Best M an 
Soliloquizes.

W ritte n  fo r th e  T rad esm an .
It is all over, church wedding, maid 

ol honor, three bridesm aids, ring serv
ice, flower girl, elaborate floral decor
ations, large reception afterw ard— 
R obert and M arguerite are m arried 
and gone on their honeym oon trip.

E very th ing  w ent off in fine shape. 
R obert bore him self well, and M ar
guerite, always a very  fine-looking 
girl, w ith her long veil and carrying 
an exquisite show er bouquet of o r
chids and lilies of the valley—M ar
guerite was no th ing  short of stttn- 
ning. Surely it w as some wedding.

T hat bouquet, by the way, cost 
thirty-five dollars. I don 't know w hat 
the florists’ bills for bouquets and 
decorations and all were, but I am 
sure they w ere some bills.

Being a plain, practical, perhaps 
even a little  sordid sort of fellow 
myself, I can’t help but w onder w hat 
the whole affair including the bridal 
trousseau, m in ister’s fee and every
thing cost in cold hard cash. P ro b 
ably Mr. Stanley, th a t’s M arguerite’s 
father, and R obert will not com pare 
accounts, so the exact sum will never 
be know n; but it is safe to  say th a t it 
is no small am ount.

I suppose on R o b ert’s side w hat 
may be called prelim inary outlays 
ought to be added in, a box of roses 
o r o ther choice blossom s at least 
every week for a year previous, theater 
tickets and bills for various kinds 
of en tertainm ents; autom obile hire 
(R obert doesn’t have a m achine,) a 
seventy-five dollar engagem ent ring, 
and o ther expenses “too num erous 
to m ention." to quote an old-fashion
ed phrase. D oubtless Mr. S tanley as 
well as R obert could m ake a very 
good show ing of prelim inary outlays 
by producing his household account 
books.

And the question keeps up in my 
mind, if w hat you may call the steps 
leading up to m atrim ony cost so fear
fully, w hat m ust be the expense bill 
a ttach ing  to the th ing  itself? T his 
trip they are m aking is costing  R obert 
a tidy sum. A fter their reurn  they 
will go to house keeping in a fash
ionable apartm ent. I can’t help but 
see stre tch ing  before R obert an end
less vista of bills, for rent, for fu r
nishings, for food and supplies, for 
hats and gow ns for M arguerite, for 
his own clothing, for social pleasures 
and various kinds, for incidentals and 
w hat not.

I am sure I wish them  well. R obert 
is not only m y closest friend but a 
verv bright, clean, w ell-educated, 
energetic young man. M arguerite is 
an exceedingly nice, intelligent girl.

1 hey deserve the best th a t life has to 
give. T em peram entally  they are 
well suited to  each o ther and they 
always have belonged to the same 
set. T here is no reason why they 
should not be very happy together, 
only the everlastingly old and tro u 
blesome reason of dollars and cents. 
I t is a serious case of cham pagne 
appetite and beer income. R obert’s 
salary is not large. M arguerite likes 
nice things and is accustom ed to 
having them. H er father is a man 
whose nose has been held to the 
grindstone all his life by an expensive 
family. I w onder w hether in time 
R obert will come to have that anx
ious, alm ost hunted look th a t Mr. 
S tanley always wears. F o r both 
R obert and M arguerite' will w ant to 
live as well as their friends—nothing 
short of this would seem to them  
appropriate to their sta tion  in life.

I don’t blam e R obert for w anting 
M arguerite, and I have a certain ad
m iration for the pluck he m anifested, 
considering his circum stances, in 
sailing in and w inning her; but surely 
in m arry ing  a girl of M arguerite’s 
tastes he has assum ed a m ighty heavy 
responsibility.

I have an unfortunate  m ental ten 
dency which causes all so rts of stray  
ideas to en ter my mind a t inoppor
tune m om ents—jokes w hen I w ant 
to be solemn, and the like. Ju s t as 
Mr. Stanley was giving M arguerite 
away, this thought popped into my 
m ind—ought “this w om an,’’ o r any 
girl b rought up as M arguerite has 
been, to be classed as an asset or as 
a liability? At the tim e I quickly 
dismissed the strange vagary, but on 
la ter consideration I believe she is 
both.

But it certainly was a very fine 
and up-to-date wedding. T he maid 
of honor was dressed in w hite and 
carried a floral muff. She looked al
m ost as p re tty  as M arguerite her
self. T he bridesm aids, let me see, 
they w ore pale blue, didn’t they? 
T hey were beautiful, every one of 
them , anyway. Miss F isher, she is 
the kind of girl th a t m akes a man 
feel at home and happy and satisfied 
with him self the m inute she begins 
to talk  to  him. M iss H artw ell is 
neat as wax and doesn’t have much 
to say. 1 hen the one whom  I call 
in my mind the second bridesm aid, 
because she c a m e ' second after the 
bride in the procession, Miss Cov
ington. She is a m ost charm ing girl. 
R ather quiet but still she talks well; 
dignified w ithout being stiff. She has 
style and know s how to  dress, but 
the m ost you think about is the 
sw eet and w om enly way she has. 

D ifferent girls affect me different

ly. K ate H arring ton  always makes 
me w ant to take her out in a car. 
She enjoys m otoring  so much. Jennie 
D unham  never appears so well as 
when she is on the w ater. But Miss 
Covington—well, all I could think of 
was a cozy little  cottage som ew here 
with vines over the porch, and how 
nice it would be when a man is done 
with his day s w ork to go home— 
not to a hotel or boarding house but 
to his own home. Yes, nice, very 
nice indeed; but too expensive I fear 
for this child.

At the reception th a t evening my 
old friend Mrs. F razier, rallied me in 
this wise: “H arlow e, there is just 
one moral for you to  draw  from  
such an occasion as th is—Go thou 
and do likewise. So m any of you 
young  fellows are drifting  into con
firmed bachelorhood,” she w ent on 
in her vivacious way. “You dress 
well, you have agreeable m anners.
I hese give you the entree of the 
best houses. But, pardon my frank
ness, a fter all you are only social 
hangers-on. You never get down to 
business.

In spite of all tha t can be done 
I see no th ing  but sp insterhood ahead 
of m any of our finest girls. I thank 
the good L ord tha t I have no m ar- 
liageable daughters myself. But I 
fee! for my friends. Now, H arlow e 
boy, awake to your responsibilities. 
W hy don’t you ju st sail in and take 
your pick of th a t bunch of brides
m aids? All perfectly  lovely girls and 
I don’t believe one of them  ever has 
had an offer. All because of you 
young m en------”

H ave pity, m adam ,” I pro tested .
“ 1 should be only too happy to fo l
low your advice, but pray tell me how 
is a poor fellow like me, whose salary 
barely suffices to pay his board and 
keep him in decent clothes, to under
take the support of a wife—a girl 
accustom ed to luxuries and expensive 
dress as these girls are?”

T here it is, Mrs. F razier answ er
ed. A fam ily with a young lady 
daughter feel th a t they  m ust strain  
every nerve to  keep up appearances 
in order that she m ay m arry  well, for 
a girl who lacks style stands no show 
at all. W ould R obert ever have been 
a ttrac ted  to  M arguerite had she 
dressed shabbilly? But the good clothes 
and all the expensive little  knick- 
knacks a girl m ust have if she is to 
hold any place in society—in a sense 
these frighten  off the p ruden t young 
man. T h a t is, they keep him from  
becom ing serious. H e sca tters his a t
tentions around and rem ains single.
1 his sta te  of affairs is m ost deplor
able. I t  is w hat I call the social 
deadlock. W ithou t a g rea t effort in 
her behalf on the part of her people, 
a girl stands no chance at all of g e t
ting  m arried; w ith the effort, only a 
very slim one, for, in a way, the effort 
is a hindrance.

“If you are afraid to  tackle the job 
of supporting  a fashionable wife, why 
don t you find some nice stenographer 
or some one of th a t kind, a girl who 
has to earn her own living? T here  
are dozens of them  th a t would ju st 
give the ir eyes to  have you. O r if 
you like b e tte r a g irl from  your own 
set, m ake your choice, tell her hon

estly  your circum stances, and ask her 
to share your poverty. T he chances 
are you will win out and live happily 
afterw ard .”

Mrs. F raz ier hits the nail on the 
head som etim es. A social deadlock she 
calls it—th a t term  expresses the situ 
ation exactly.

But I don t see that it is so easy 
to  follow her advice. T he stenog
rapher idea I tried  once, four years 
ago. I t  was Nellie Brisbane. I was 
quite sm itten  with Nellie.

“No,” she said, “I like you, Harlowe, 
but we m ust cut ou t all sentim ent. 
Since I ’ve been earning m oney I ’ve 
developed a taste  for the real th ing  
in clothes. I m ake twenty-five dollar 
per .” (N ellie was an expert in her 
line.) “On this I can dress b e tter 
than  you on your salary possibly could 
dress me. I like th ings new and nif
ty. I can’t go back to  diam ond dyes 
and tu rn ing  and sponging and m aking 
over. I m ju st as much obliged, hon
estly  I am, H arlow e, but I simply 
can’t see it.”

Soon afterw ard  Nellie m arried 
Carm ichael her em ployer, who is a 
w ealthy man.

As to the o ther plan Mrs. F razier 
proposed, asking some girl from  my 
own circle in society to share my 
poverty, w hat would the outcom e be 
likely to  be— I m ean in case the girl 
took me? L uxury  is a hard th ing  to 
forego, once one gets a taste  of it. 
Should I be willing to w ear less ex
pensive clothes and otherw ise curtail 
personal expenses m yself? Ju s t how 
would it all w ork out—would it mean 
a ceaseless strugg le for m oney enough 
to m ake ends meet, an unhappy, dis
satisfied, shabbily  dressed wife, her 
natu re em bittered  by all so rts of 
w retched little  econom ies; or would 
it m ean the dear little  home my heart 
longs for, w ith vines over the door 
and frugality  and conten tm ent w ith
in—if I laid the poverty -sharing  p ro 
ject before tha t charm ing second 
bridesm aid for instance? Quillo.

N egative Criticism .
A certain  justice of the peace in a 

W estern  tow n had reached a con
clusion as to a question of law high
ly sa tisfactory  to himself. He re 
fused to  en tertain  an argum ent by the 
opposing counsel.

“If  your honor please,” counsel 
pleaded, I should like to cite a few 
authorities upon the poin t.”

“The court know s the law and is 
thoroughly  advised in the prem ises,” 
snapped the justice.

“I t  was no t,” continued counsel, 
with an idea of convincing your 

honor th a t you w ere w rong, but I did 
w ant so m uch to  show you w hat a 
fool old B lackstone was.”

W ish  Realized.
Le Fanu, in his “Seventy Y ears of 

Irish  Life, ’ tells of a peasan t who 
said to  a gentlem an:

“M y poor fa ther died last night, 
your honor.”

I m sorry  for that, now,” answ ers 
the o ther, “and w hat doctor attended 
him ?”

Ah! my poor father w ouldn’t have 
a doctor; he alw ays said he’d like to 
die a natural death.”
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S tatus of the Principal D ry Goods 
Staples.

M erchants realize th a t it is im 
possible to  force confidence in any 
degree with a tariff change pending, 
but they are all im pressed with the 
m aintenance of strong  fundam entals 
in the m erchandising position. E m 
ploym ent for the m asses continues 
good and in fact the scarcity of w ork
ers in many directions is having a 
pronounced effect on prices. Stocks 
are light in m any directions at a time 
when consum ption is steady. The in
terference with d istribution  caused 
by the strikes in the garm ent trades 
is sim ply dam m ing up the flow of 
goods.

Prices in cotton are hardening 
steadily and there are m ultiplying 
evidences of a need for goods that 
cannot be supplied at once. Many 
heavy dom estics in colored lines are 
sold up so closely th a t it is im possi
ble to give the deliveries from  stock 
th a t should be norm ally expected at 
this time of the year. In  bleached 
and prin ted  goods the case is differ
ent, yet the surplus is no t large 
enough to affect values adversely. It 
probably lessens profits for the mills.

Lines of duck rule s trong  and im
provem ent is steady in goods of g ing
ham  construction. T h is was illus
tra ted  again by the advance of one- 
half cent a yard on one of the m ost 
popular cham bray lines offered to  the 
cutting  trade.

In underw ear and hosiery a strik 
ing th ing  is the dem and for spring 
m erchandise at advanced prices. T here 
is a broadening call for union suits 
in lightw eight and for m any lines of 
staple hosiery. Scarcity of many 
brands is natural to expect in view 
of the cen tering  of the dem and upon 
them, but m any unbranded lines are 
quite as well sold and fully as hard to 
get. K n itters were caught by the 
rise in cotton and yarns, and they are 
forced to get be tte r prices for spring 
duplicates or no t m ake them . As a 
m atter of fact several m ills have de
clined business for spring, and gone 
on to  fall w eights because buyers 
would not pay fair prices. T he ad
ju stm en t of all th is m eans irregu lar 
prices.

The woolen goods trade is much 
bette r than one m ight suppose to be 
true if the sta tem en ts  of tariff ex
perts w ere taken w ithout verification. 
No one recalls a tim e when the mills 
w ere so  well em ployed and the busi
ness was holding out such a  good 
prospect from  the buying end, a t a 
tim e when the w ord of tariff was heard 
above a whisper. T his explanation 
is th a t there has been m ore of an 
adjustm ent to  the popular notion of

w hat is fair in tariff p ro tection  am ong 
woolen men than h as been voiced in 
public by m anufacturers and c lo th 
iers, and business is going ahead with 
the belief tha t neither President-elect 
W ilson nor his advisers will be fool
ed into sm ashing th ings m erely to 
prove yhat they w ere elected to  re
duce a tariff rate.

T hroughout the m arket consider
able study is being given to the p ro
posed new cotton  schedule and c riti
cism is heard m ore frequently.

Pine and Fancy C ottons.
Prices showed advances from  the 

low point varying from one-quarter 
cent to one-half cent a yard, the la t
te r being exceptional. Some of the 
mills were so s tro n g  in their dem ands 
that they w ere quoting  advances of 
th ree-quarters of a cent a yard. Some 
few- mills have been holding prices 
at the top, but have been doing no 
business for some time. I t  rem ains 
to be seen w hether they  will come 
in and book up a t the slightly  lower 
levels current, based upon w hat they 
are calling the top.

T here have been m any contracts 
for small quantities of fancies placed 
with m ills for deliveries to  extend to 
Septem ber. Som e have been for 
shirtings, but m ost w ere for fancy 
cotton  dress fabrics. T he fall de
m and has been the largest feature of 
the converter’s business during the 
past few days.

Deliveries of wash fabrics are 
g reatly  d isorganized. T he retailers 
delayed placing orders of any m ag
nitude until they had secured del iver- 
ies of goods for prelim inary  show ing 
for spring, and now th a t they  have 
the goods in hand they are looking 
for deliveries of goods they did not 
o rder for some tim e after the initial 
business was placed. Some m easure 
of the blam e for delayed deliveries 
rests w ith the mills. O peratives are 
scarce and the strikes of a year ago 
and during  the sum m er a t New Bed
ford have upset the calculations of 
producers.

T here  has been a fair and alm ost 
a norm al business done in white 
goods of the bette r grades during  the 
past week o r two. Piques, cords, 
ratines, and crepes are in good call. 
T here  is but little  dem and for light 
w eight fancies popular in o ther sea
sons, such as checks and stripes. T he 
few concerns th a t are  equipped to 
offer brocades are show ing some 
beautiful advance sam ples and they 
are likely to  secure the business on 
them  la te r on as the trend  of fashion 
in tha t direction seems unm istakable. 
Some w aist m anufacturers declare 
that fine m ercerized brocades in white 
are sure to  become fashionable for fall.

In every jobbing house o rder from  
a retailer it is noted th a t a few prin ts 
in fine yarns are taken. But there is 
still a dearth  dem and for the staples 
of o ther years, yet m ost jobbers be
lieve p rin ts will begin to sell well 
before the spring is far advanced. 
Many new lines are quietly being 
prepared for show ing in A pril and 
May. Crepes are asked fo r in m any 
places and crepe voiles are being sold 
m ore liberally  by the mills.

Linens.
W hile some linen buyers do not 

relish the advances th a t have been 
m ade on goods for fall delivery, the 
know ledge th a t the price of flax and 
yarns has gone up much faster than 
the cost of finished goods is causing 
them  to pay the figures asked by the
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Safes That Are Safe

SIM PLY  A SK  US 
‘ W hy do your safes save their 

contents where others fail?” 
S A F E  SA FE S

Grand Rapids Safe Co. 
Tradesman Building

CHILDREN’S DRESSES  
AND ROMPERS

Made of Prints, Ginghams, Seer
suckers. Stifel’s Indigos. Prices 
ranging from $2.25 to $12 per doz.
If you have never stocked these 
before send us a trial order and 
watch the results. s*.

PAUL STEKETEE & SONS
Wholesale Dry Goods Grand Rapids, Mich.

Don’t waste time dusting the 
shirt boxes on your shelves

Put in a stock of

Hallmark
S H I R T S

and your sales will do your dusting for you.
Don’t miss a chance to go over the new HALLMARK 
lines the best values you’ve ever had to retail at

$ 1 .0 0 , $ 1 .5 0  a n d  u p
HALL, HARTWELL &  CO. Tr(J,  N. Y.

Note Slidewell Collars are selling faster and faster

G RAND RAPIDS DRY GOODS CO.
D istr ib u to rs

G R A N D  R A P ID S , M ICH .

Exclusively Wholesale
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mills with b e tte r grace than  a couple 
of w eeks ago. T h a t m any o ther it;m s 
have added to the cost of production 
is now known also, so that, while 
purchasers grum ble a t paying figures 
that they declare are alm ost p roh i
bitive, there  seem s to  be m ore of a 
disposition to place orders for late 
delivery. T h is a ttitu d e  m ay also be 
a ttribu ted  to the advices th a t are 
being received from  the producing 
m arkets, all of which tend to  show 
that the trend of values is tow ard  still 
h igher levels.

Several good-sized orders were 
placed on fall goods by jobbers 
during  the week. W hile m ost of 
the business was on housekeeping 
goods, the com m itm ents m ade on 
handkerchiefs and fancy linens were 
repo rted  to be quite encouraging. 
T he dem and for linens for late ship
ment, however, has no t hardened to 
such a degree th a t the enquiry could 
be described as general.

Buyers who underestim ated  the size 
of the spring  requirem ents placed re 
peat o rders on housekeeping goods. 
T here  was no relief from  the com 
plaints about late deliveries from  
secondary distributers. T his is now 
an old story, and, although m anufac
tu rers are doing their u tm ost to p ro
vide the m erchandise wanted, the de
m and continues to be in excess of 
the supply of goods tha t is being for
warded.

G eneral lines of linen goods w ere 
w anted by both  the jobbers and the 
retailers for 'quick shipm ent. T hese 
orders w ere placed by buyers person
ally and by mail and wire.

U nderw ear.
R eports from  m anufacturers and 

selling agen ts indicate that the union 
suit looks b e tte r than  ever in the 
sp rin g  business. B uyers are calling 
for early  deliveries, one instance being 
heard of a jobber taking one-th ird  of 
his sp ring  order in the January  de
livery.

The situation  is so s trong  in the 
spring  business th a t advances could 
be very easily asked in som e goods. 
In  fact some of the duplicate business 
in the piece suits is being done at an 
advance of 25 cents a dozen. In  the 
tw o-piece garm ents also there is a 
firm er trend, some of the low end 
balbriggan being m arked up 10 cent 
a dozen on duplicate orders.

On fall goods, both in cotton  and 
wool, the situation  show s little  change. 
An occasional o rder is being received 
from  a sm all jobber here and there. 
O ne o r tw o of the buyers have also 
only lately  left the  m arket. But as 
a rule rep o rts  indicate th a t the initial 
buying is com pleted, and th a t those 
who delayed in the expectation of 
securing an advantage w ere disap
pointed.

Fall prices undoubtedly  looked high 
to som e of the buyers com pared with 
those of a year ago. But tak ing  in to , 
account advance in cotton, the m anu
factu rers cannot see how anything 
low er could have been expected. In  
fact com plaints from  several reliable 
sources indicate th a t som e of the fall 
business w as done a t prices show ing 
no profit to  speak of to the  mills.

Ju s t w hat condition of retail stocks 
are  in follow ing the unusual w eather

is the question upperm ost in the 
m inds of the underw ear trade in re 
lation to the next fall season. The 
fullest inform ation, of course, has not 
yet been obtainable to answ er this 
question. H ow ever, there  is a belief, 
substan tiated  by p re tty  com plete in 
form ation, th a t in high grade union 
suits, a t least, the carryover will not 
be any th ing  as large as m ight be ex
pected.

In o ther goods the reports are not 
■so com plete, yet there is an im pres
sion th a t the situation  will not be as 
severe as expected. Judg ing  from  
sales advertised knit underw ear has 
not been the m ost prom inent line of 
m erchandise offered at reduced prices. 
I t  is recalled also th a t early in the 
fall season knit goods w ere am ong 
the best selling lines in the retail 
stores.

Ribbons.
Some m om entum  is gradually  being 

gained in the ribbon trade, particu
larly through the dem and for fancies. 
H ow  far this will go and w hether 
it will carry  along w ith it a larger 
business in staples is the test of a 
good season, according to leading 
m em bers of the trade. T here  is no 
doubt a sharp in terest is being shown 
in the fancy ribbons so much so that 
the supply, as usual, is no t up to the 
dem and. Advances of a cent a ligne, 
it is claimed, are being asked and se
cured on some of these goods.

T he January  business of a num ber 
of the m anufacturers and jobbers will 
exceed th a t of a year ago. Stocks, on 
the o ther hand, are large in some 
goods in first hands. A m ong retail
ers, it is believed, however, th a t rib
bon stocks are light, because of the 
conservative buying of recent years.

T he displays of fancy ribbons in 
so-called B ulgarian colors, confirm 
the prediction th a t the new effects 
have provided the stim ulus to  this 
season’s business. A large p ropor
tion of these ribbons also are  in n a r
row er w idths, some with fancy edges.

H e H ad a Name.
Patrick , la te  over, was w orking in 

the yards of a railroad. O ne day 
he happened to be in the yard  office 
w hen the force was out. T h e  te le
phone rang  v igorously several tim es 
and he a t last decided it ought tc  be 
answ ered. H e walked over to  the in
strum ent, took down the receiver, and 
pu t his m outh to the transm itter, ju st 
as he had seen o thers do.

“ H illo!” he called.
“H ello!” answ ered the voice a t the 

o ther end of the line. “Is th is e 'gh t- 
six-one-five-nine?”

“Aw, g ’wan! P hw at d ’ye tin k  Oi 
am? A box car?”

We are m anufacturers of

T r im m e d  an d  
U n tr im m e d  H a ts

For Ladies. Misses and Children

Corl, Knott & Co., Ltd.
Corner Commerce Ave. and Island St. 

G ran d  R apids, M ich.

MADE IN MICHIGAN 
BY MICHIGAN WORKMAN 

FOR MICHIGAN PEOPLE

Our Goods are Standard 
Our Brand is a Guaranty 

Our Prices are Right

Drop us a card and we will very soon convince 
you that our goods are fast sellers

The Perry Glove and M itten Co.
PERRY, MICHIGAN

“The Crowning Attribute of Lovely Women is Cleanliness”

The well-dressed woman blesses and benefits herself—and the world— 
for she adds to its joys.

N A I A D  D R E S S  S H I E L D S
add the final assurance of cleanliness and sweetness. They are a 
necessity to  the  woman of delicacy, refinem ent and good judgment. 
NAIAD DRESS SHIELDS are hygienic and scientific. They are 
ABSOLUTELY FREE FROM RUBBER w ith its unpleasant odor. 
They can be quickly STERILIZED by im mersing in boiling w ater 
for a few seconds only. A t stores or sample pair on receipt of 25c. 
Every pair guaranteed.

The only shield as good the day it is bought as the day it  is made.

T he C. E. CONOVER COMPANY
Manufactu rers

F ac to ry , R ed  B ank , N e w  Je rse y  101 F ra n k lin  S t., N e w  Y o rk
Wenich McLaren & Company, Toronto—Sole Agents for Canada
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K ind of A dvertising T h a t H elps the 
D ealer M ost.

Shoe advertising  is a subject that 
has been discussed and cussed from 
alm ost every standpoint imaginable. 
Going down the stree t with a friend, 
the o ther day, som ething moved him 
to paraphrase an old saying, “Oh, 
advertising, w hat outrages are com- 
m ited in thy nam e!” And I was im 
pressed w ith the applicability of that, 
as to  shoe advertising. T h is is not 
a discussion of crim inology, bu t there 
have been so m any outrages com m it
ted in the nam e of advertising shoes 
that 1 am inclined to m ention a few’ 
a little  fu rther on.

I think it is best to  divide the sub
jec t in tw o topics: A dvertising from 
the m anufacturer to the m erchant, 
and advertising  from  the m anufac
tu rer to  the w earer.

A m anufacturer who gets out and 
builds a trade m ust consider the first 
very seriously, and have a lot of nerve 
to back him up in his undertaking. 
The tim e has gone into the dim and 
d istant past when a m anufacturer can 
make an article of footw ear, send it 
out on the road and win trade, un 
less he has very carefully paved the 
road for his salesm en. W henever 
you see a man advertising  for sales
men and telling them  he has an a rti
cle that will “ sell itself,” you may 
safely put him in the W allingford 
class, l ie  is either trifling w ith your 
credulity or jollying himself.

Influencing the Retailer.
T here is only one article th a t will 

sell itself. Now I leave it to your 
intuitive minds to  decide w hat that 
is.

Sixteen years ago, when I entered 
the race, there  w ere few advertisers 
in the shoe m anufacturing  field. And 
they were m ostly W estern  concerns. 
Looking over the advertising  pages 
of a trade  journal of those days, you 
would be am used to  see the kind of 
advertisem ents they published. M ost 
of them  were business cards. And 
the illustrations of the shoes were 
funny—or would be, if they w ere not 
pathetic.

I t was about this tim e th a t some 
brigh t chap conceived the notion that 
a m erchant m ight have an enquiring 
mind, and ask some em barrassing 
questions as w hy and w herefore. So 
he sta rted  a cam paign that w ent in
to some of the details, and printed 
reasons w hy he had the best and 
m ost desirable lines. H e soon found 
an audience and his trade began to 
grow. O thers jum ped aboard  the 
band wagon, and the  sane and busi
ness-like advertising  of shoes was on. 
Changin O ver F rom  O ld M ethods.

I think it was about the year 1899 
th a t the first series of advertisem ents 
giving the m erchants reasons and a r
gum ents was inaugurated in the trade 
papers. F rom  th a t tim e to the p res
en t day, the m ethods of m anufactur
ers in m aking and advertising  have 
spread out and becom e so extrem ely 
high class th a t to  poin t to  any speci
fic case as a good exam ple would be 
difficult.

T here  are  m any ways of saying it, 
but the truest and m ost graphic m an
ner of expression is th a t old one: 
“ F irs t m ake a good article—then  let

people know about it." You cannot 
force a dem and for shoes as you can 
lo r breakfast foods. Any m an who 
has traveled on the road knows that 
lie can sell an advertised line with 
one-half the effort it requires to sell 
one th a t is unknown. Now, by th a t 
I mean, advertised to  the m erchant.

J happen to  be one of the many 
who have undertaken  to do business 
on the road with a line th a t was never 
advertised. I have entered a store 
and told m y sto ry  to a buyer with 
all the eloquence and heart-in terest 
1 could m uster, only to have him ask: 
“Let me see, w here is your house 
located?” T his was in the good old 
days when factories depended upon 
the salesm an to  do all the advertising 
by w ord of m outh. A nd I have fol
lowed in the sam e te rrito ry  w ith an 
advertised line and been welcomed 
by the buyer, who knew w hat I was 
talking about the m inute I m ention
ed the nam e of the house I was rep
resenting.
Best Medium to Reach the Dealer.

I am sorry for the man who under
takes to place an unadvertised line 
as 1 am for the m anufacturer I was 
talk ing  with recently. He stated, ra ther 
proudly: "I have made a big success 
in tw enty  years w ithout having spent 
one penny for advertising .” I could 
not refrain from  rem ark ing  to  him 
th a t o ther concerns had m ade bigger 
successess in one-third tha t time 
through use of p rin te r’s ink and m od
ern m ethods. H e m ade a success be
cause he stood w here the overflow 
was bound to hit him  in spite of the 
fact th a t he did not advertise.

I consider th a t a cam paign w ithout 
trade papers is like eating  soup with 
a fork. T he up-to-date shoe m erchant 
reads his trade paper with the same 
avidity a pillar of the church reads 
his Bible.

Now as to advertising  from  the 
m anufacturer to the w earer. W e 
hear a lo t about “creating  a dem and” 
and “assisting  the m erchant.” I t  is 
good stuff, if a man is m aking only 
one shoe and tha t one at g rea t profit’ 
But the best dem and is created  by 
m eans of w orking hand in hand with 
the dealer. I doubt if any live shoe 
retailer w elcom es an a ttem pt on the 
p a rt of the m anufacturer to force a 
dem and for a shoe he know s nothing 
about.

Therefore, I th ink  it be tte r to  ad
vertise to  the w earer th rough  the 
shoe dealer. Take th a t dealer into 
your confidence and tell him  w hat 
you are going to do, first of all. 
D on’t  undertake to com pel him to 
put in your line by inducing some 
woman or m an to  go in and dem and 
a pair of your shoes. Coercion is a 
mild w ord for these m ethods. And 
the dealer is too sm art to  be coerced 
these days.

Co-operating w ith the Dealer.
Every tim e he has a dem and for 

some shoes he has no t in stock, he 
will set up an argum ent against the 
shoe dem anded, and sell som ething 
“just as good” or “darned sight be t
ter,” according to  his thinking. W hen 
a person en ters a shoe sto re  they  
usually w ant sim ply shoes. And they 
usually know the shoe m erchant. H e 
is to  m ost of them  the a rb ite r of

You can make your store the

Rubber Boot Store
of your community by selling

Hood’s Bullseye Boot
Read what this satisfied man says:

10-30-12
Grand Rapids Shoe & Rubber Co.

Grand Rapids. Mich.
Dear Sirs:—By request of your salesman. 

Mr, Glen Finch, I ship you by express a 
pair of •’Bullseye" Boots which I have 
worn 197 days in the Ekenburg Cream ery 
on cem ent floors. 10 hours per day. I put 
the boots on the  first of March and laid 
them  off the 17th of Sept. I have been 
w ith these people 3 years and heretofore it 
has taken  6 pairs of boots each year of 
o ther company m akes to do the same work. 
If you would like to  ask any questions I 
would freely answer.

Respectfully yours.
G. B. BRIGGS.

Elsie. Mich.

Grand Rapids Shoe & Rubber Co.
The Michigan People Grand Rapids

!

Extra Style and 
Extraordinary Wear

Your patrons’ feet will always be warm, 
comfortable and dry in any sort of bad weather 
clothed in a pair of our No. 48^. Yonr best 
trade is best satisfied with the best. They are 
willing to pay a little more for just what they 
want. Here it is.

Rindge, Kalmbach, Logie & Co., Ltd. 
Grand Rapids, Mich.
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styles, the m an with the knowledge, 
and they will accept his teachings, in 
nine cases out of ten.

T herefore I say it is be tte r to  w ork 
with the dealer than  w ithout him. 
Co-operative advertising, w ith the 
dealer behind the goods, and w ork
ing with you to push them , is the 
safest and m ost econom ical way.

I housands of dollars have b e e j 
spent try ing  to force a dem and for 
shoes. I am not an opponent of 
general publicity. I t  is fine. But it 
m ust be handled sanely. T he de
cline in general publicity of a too 
general natu re is the  best p roof of 
the soundness of m y argum ent.

If I were a retail m erchant, I 
would welcom e as I would welcome 
gold dollars every advertisem ent th a t 
directed every consum er to “Ask 
your dealer.” O r be tte r still, to see 
at the bottom  of an advertisem ent, 
F o r sale by all dealers.” Because 

when a m an comes into m y store to 
ask, I would sell him a pair of shoes 
th a t I w anted to sell him, regard 
less of the brand, and thank the gen
eral publicity advertiser fo r sending 
the custom er m y way.

R. L. P ra ther.

Review of Y ear’s W ork  P resen ted  at 
Flint.*

In subm itting  this, my ten th  annual 
report, I wish to  congratu late  the 
m em bers on the activity of the m er
chants all over the S tate in regard  
to association work. In form ation  I 
have received in the past few m onths 
indicates th a t this will be the largest 
convention, in poin t of m em bers, that 
we have ever held. I have d istribu t
ed m ore lite ra tu re  and had m ore cor
respondence than in any year th a t I 
have been Secretary, which shows 
th a t the up-to-date m erchant sees 
that it is to his in terest to get into 
association w ork for his own p ro tec
tion and profit. W hile I have not 
organized as m any new associations 
this year as I would have liked to 
have done, we have several new ones 
to report th a t have joined on invita
tion w ithout cost to  the Association.

On M arch 20 last year the secre
taries of the different associations m et 
at L ansing  and had one of the m ost 
in teresting  m eetings ever held, there  
being tw enty  secretaries p resen t and 
a large num ber of m em bers of the 
local association. C redit ra ting  and 
collection departm ents w ere taken up 
and thoroughly  discussed and m any 
in teresting  plans w ere presen ted  and 
adopted, which we have here a t the 
convention and which m ay be had by 
applying to the Secretary.

W e hope to continue these m eetings 
at least tw ice a year and would urge 
every association in the S tate to send 
its secre ta ry  in o rder th a t he m ay be 
in touch w ith m atte rs  of im portance 
such as m ay come before the m eet
ings, as we feel th a t the secre tary  is 
the m an th a t is generally  the back
bone of all associations and he should 
be in a position to  dissem inate such 
inform ation  to his m em bers th a t will 
help his organization.

On Ju ly  9 the Executive Com m it
tee was called to g e th er to  take ac-

* A nnua l re p o rt of S e c re ta ry  P e rc iv a l 
a t  an n u a l conven tion  R e ta il G rocers a n d  
G enera l M erchants* A ssocia tion .

tion in regard  to  a propsition  p re
sented by H. D. M ann in p u tting  out 
o rganizers in the field w here no local 
o rganization  existed from  which the 
S tate  A ssociation would derive a 
benefit and get new associations and 
m em bers into the A ssociation. The 
plan looked feasible to  the Com m ittee 
and a con tract was entered into with 
Mr. Mann. Since signing the con
trac t Mr. M ann had som e trouble in 
g e tting  the righ t kind of solicitors and 
has no t done as well as he expected 
and has only sta rted  about th ree new 
associations. H e inform ed me by le t
te r recently, however, th a t he intends 
to get sta rted  sho rtly  with com pe
ten t help and will see th a t new asso
ciations are organized a t once, and 
the w ork continued from  now on.

D uring the past year I have visited 
O wosso, Sandusky, Deckerville, C har
lotte, Big Rapids, H ow ard City, H ol
land, M idland, Brown City and o rgan 
ized the m ajority  of these tow ns and 
expect to have a good representation  
from  them  at the convention.

T hree  o th er tow ns th a t organized 
them selves, Benton H arbor, E ast 
Jo rdon, and Cadillac, will be rep re
sented here to-day. H . D. M ann suc
ceeded in organizing  Chelsea, St. 
Clair and M arine City.

T he follow ing associations have 
paid their per-capita tax  according to'* 
the schedule adopted at P o rt H uron
to  take effect in 1912.
W yandotte  .........................................  10
G rand Rapids, 1911 ........................  100
T raverse City .................................... 44
Bay City .............................................. 61

D atr°>t ...................................................  300
A nn A rbor .........................................  34
Jackson ................................................ 44
Kalam azoo, 1 9 1 1 .................................. 40
Saginaw  ..................................................  60
O w osso ................................................ 49
L ansing ..................................................  40
F lin t ......................................................  62
Big Rapids .........................................  42
Chelsea ...............................................  49
P o rt H uron .....................................    43

884
H onorary  M em bers ......................  39
Individual M em bers, 1 9 1 2 ...........  34
Individual M em bers, 1913 ..........  32

989
T hose in arrea rs  Tor 1912.

St. Ste. M arie ........................    44
P etoskey .............................................  45
Im iay City .........................................  25
Y psilanti .............................................. g
G rayling .............................................. 15
E scanaba ............................................ 45
Davison ................................................ 45
A lbion ..............................................  _ 56
V icksburg ...........................................  27
K alam azoo .........................................  40
M uskegon ............................................ 59
Grand Rapids ...................................  493
Greenville ............................................ 45

399
M aking a to ta l of 1,388 m em bers 

on our rolls, the largest num ber ever 
enrolled as m em bers of our A ssocia
tion.

I notice th a t sm aller associations do 
not take kindly to  the schedule as 
adopted and only the live ones of 
those sm aller associations have sen t 
in their individual dues, w hereas it

gives the sm aller associations the 
righ t to  g rea ter represen tation  than 
the larger associations as they have 
one vote for every dollar paid in. 

d h e  financial sta tem ent of m onies
received and disbursed is as follow s: 

Receipts.
Cash on hand .............................  282.71
H onorary  m em bers ................. 390.00
Individual m em bers, 1912 . . . .  34.00
Individual m em bers, 1913 . . . .  32.00
P er Capita, 1 9 1 1 .....................  35.99

1102.01
D isbursem ents.

Salary voted to S ecretary  . . . .  250.00 
Executive C om m ittee at Sagi

naw .............................................  28.11
P residen t’s expenses N ational

convention .................................  88.59
Telephone, telegraph and ex

press .........................................  6.56
Postage .........................................  70.52
P rin ting  and sta tio n ery ..........  149.00
Secretary’s salary 22 days ___  66.00
Bond for Mr. M ann ................... 5.00
Secretary 's hotel expense ___  34.75
S ecre tary ’s railroad expense . .  47.96 
N ational Retail M erchants 

Federation  ...............................  50.00

796.40
Balance on hand 305.61 

In m aking recom m endations this 
year I would suggest the follow ing: 
T h a t the Secretary  of each local o r
ganization as well as the individual 
m em bers would send the S tate Secre
tary  such incidents of in terest that 
occur in their respective localities 
pertain ing  to  association w ork that 
they m ay be given to the trade  press, 
as both Mr. Day, of T rade and Mr. 
Stowe, of the Michigan T radesm an, 
are always willing to use their col
umns for the benefit of their readers 
and the same would also be of great 
benefit in our organization work.

F urthe r, th a t the p roper officers be 
instructed, as soon after this conven
tion as feasible, to  visit each o rgan 

ization, both old and new associations, 
and give such help and assistance as 
would increase their num bers and in
terest in association work, believing 
th a t an outside official can be m ore 
effective than  a resident member, that 
the associations here assem bled upon 
retu rn ing  home see that their per 
capita tax  ( th a t has no t been paid at 
this convention) is im m ediately sent 
in so that the officers of the A ssocia
tion can be tte r lay the ir plans for 
the ensuing year.

Before closing, I wish to thank the 
w holesalers and m anufacturers who 
have given us their assistance, both 
financially and by their advise which 
has m ade it possible for the great 
grow th of the organization  in the 
past years.

I also wish to thank the officers 
of this A ssociation and the different 
trade papers for the assistance they 
have given me during the tim e I have 
had the honor of holding the office 
of Secretary  and hope to see in the 
com ing year a g rea te r increase in the 
m em bership and new associations 
than  we have ever had before.

Supply your trade w ith  the popular

S A N D O W  B O O T S
DUCK VAMP WITH PURE 

GUM UPPERS

This is one of the Famous
WALES-GOODYEAR 
BEAR BRAND

You sim ply cannot go  w rong on it.

Orders Solicited

Herold Bertsch 
Shoe Co.

Mfg. “ B ertsch” and 
“H .B .” Hard Pan Shoes

Grand Rapids, Mich.
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V igorous P lea for T horough R evis
ion of P resen t M ethods.

Ou,r extensive opera tions in the 
retailing of shoes, and our continued 
efforts to hold up the standard  of the 
business have brought us into direct 
contact with every phase of the game 
and have caused us to have some 
well-defined ideas regard ing  the 
m any ills—some real, m any fancied, 
but m ost of them  of his own m ak
ing—th a t confront the shoe retailer 
of to-day.-

You will find few retailers to be 
in accord with us in our views and 
many will condem n them, but in this 
day of progressive m erchandising, 
why no t apply a little  of it to  the 
retailing  of shoes, and m ake profit
able, by the elim ination of “loss p ro 
ducers,” a business th a t for years has 
been notoriously lacking in profits.

As to the effect upon the re ta ilers’ 
in terests of a shoe tru st we have this 
to say:

From  the best inform ation at hand 
a “tru st,” or “com bination of m anu
fac tu re rs” is but now in its form a
tive state , feeling its way. W hile its 
organizers are undoubtedly, earnest
ly considering m eans by which the 
production and distribution  of shoes 
m ay be m ost econom ically handled. 
W e do not know th a t affairs have 
progressed  to  the stage w here an ac
tual and se ttled  “tru st policy” has 
been adopted and until th a t is done 
it appears prem ature to  say ju st w hat 
the effect will be, so far as the re
tailers are concerned.

I t appears to us, however, th a t a 
m anufacturers’ association o r “ tru s t /  
if that nam e covers it m ore satisfac
torily, m igh t ju st as well be made 
to w ork to the betterm en t .of the 
retail busines as to its injury. I t  all 
depends upon the m otive back of the 
organization  and the lines along 
which its energies are expanded.

W e believe th a t any association of 
m anufacturers and allied in terests, or 
any o th er -sort of organization  hav
ing fo r its ultim ate object any o ther 
than  the real be tterm en t of the m ak
ing and d istributing  of its product, 
so that a fair part of th e  saving 
realized th rough  such organization 
reaches the retailer, and th rough  him 
the actual consum er, will, as a na tu 
ral resu lt of its m ethods, fail.

But we as firmly believe th a t such 
an association could, if big enough 
financially and broad enough in its 
business policy, easily win success 
and profit for itself and be of im
m ense d irec t benefit to  the retailer, 
getting  his enthusiastic support in
stead  of antagonism .

A proposition  of th is so rt is big 
and would necessarily  have to  be

handled by big people,-—big finan
cially as well as big in their under
standing of m odern m ethods and 
their application in a broad sense.

W e would welcome th a t organ iza
tion and believe it could be m ade to 
work a com plete revolution in the 
present m ethods of handling the re 
tailing of shoes, particularly  as ap
plied to the m ore staple lines in 
m en's and wom en’s selling around 
$3 to $8.50 and $4.

T he m ethods of buying and retail
ing shoes have no t changed m ater
ially in the past tw enty  years—we are 
still obliged to  anticipate our w ants 
th ree to  five m onths, buy th a t far 
ahead and take our chance on the 
styles and colors changing even be
fore the goods are put on sale. This 
applies m ore especially to  novelties 
and m any “near novelties,” but the 
m atter of th ree to five m onths an
ticipation applies ju st as strong ly  to 
staple lines —the bread-w inners — 
which represent, in the average sto re’ 
around 75 per cent, of the to tal busi
nes done, and it is righ t in th is end 
of the business th a t the retailer
needs m pst to consider the benefits of 
be derived from  the great stock
proposition, which is sure to  form 
the “back bone” of a tru s t’s opera
tions.

P resum ing the tru st thoroughly  
standardizes m en’s and w om en’s 
grades and arranges to  stock these 
styles in a wide range of w idths and 
sizes, and is prepared to  guarantee 
delivery' of any quantity  on im m edi
ate receipt, as is done in o ther lines, 
would it not result in quickly bring
ing the retailer to  an appreciation of 
the opportunities presented , and al
low him to do ju st as much business 
and perhaps greatly  increase it on a 
tw o-th irds reduction of the reserve 
stock he would ordinarily  carry  un 
der the old -system, and would not 
his stock be cleaner and freer of 
accum ulated “dead ones,” and his 
finances be in health ier condition?

One of the resu lts of “ tru s t” o r
ganization, if it be big enough, 
would be its ability, through 
scientific specialization, to produce 
standardized shoes which in style, 
quality' and construction  would eas
ily eclipse any th ing  to-day pro
duced under the p resen t condition of 
scattered  independent and often 
strugg ling  units, and a t prices tha t 
the sm aller m anufacturer w ith his 
ex trao rd inary  overhead charges 
charges could never successfully cope 
with.

T he p resen t m anufacturers “in
stock” propositions have no t proven 
entirely  dependable, the sizes w ant
ed m ost being usually “out,” forcing

the dealer to follow the old “buy 
alidad” policy. A tru st could, and 
m ost probably would, carry  a stock 
salable in any shoe store, built right 
and styled righ t (by recognized ex
perts) th a t would so com pletely ou t
class the presen t stock propositions 
as to practically' elim inate them  as 
im portant factors in the trade.

W e have studied the retailing of 
shoes thoroughly  and have tried , 
with some degree of success, to ,g e t  
the best resu lts out of p resen t condi
tions, but really think the business 
has developed and com pletely ou t
grow n the old m ethods of conduct
ing it, and if any general reorganiza
tion of these m ethods is to take 
place th a t will result in sim plifying 
and make less hazardous the retailing  
of shoes, we assuredly wish it suc
cess.

O ur ideas about “w hat reform  would 
be of m ost advantage to  the dealer’’ 
are about as follow s:

Q uicker deliveries, so th a t four or 
five weeks at any season would see 
com plete delivery of all w idths and 
sizes ordered.

Standardized m easurem ents so tha t 
say a 7-B or 9-C of one make 
would run nearer the same as the 
same size in any o ther make.

G reater uniform ity  of product.
E lim ination of certain  “freak” 

styles and patte rn s and, by ag ree
m ent em bracing the principal m ak
ers, the m ore gradual in troduction  of 
radical changes in styles of toes.

In  our opinion the g rea test injury 
to the re ta ilers’ in te rests  com es from  
the com petition of m anufacturers’ 
stores. A nother in jury  com es as a 
resu lt of the ill advised and hap
hazard a ttem pts to  have m anufactur
ers “in stock” departm ents. E rro rs  
in judgm ent as to the p roper styles 
and sizes to  stock and possibly the 
urgent im m ediate need of funds 
causes the m anufacturer to  throw  
im m ense lo ts of stock goods into the 
hands of job lo t buyers, the shoes 
ultim ately finding the ir w ay into the 
“$2.50 sky parlo rs” now being ope
rated  everyw here and in direct com 
petition w ith the trade  usually  re 
ferred  to as “legitim ate.”

W e do not know  enough about the 
m ethods of the U nited Shoe Machin
ery Com pany to  pass judgm ent, but 
as the A m erican shoe to-dav is ad
m ittedly the best on earth , and con- 
si Jering  th a t the excellence of the 
shoe m ust be a resu lt of the excel
lence of the m achine th a t m ade it, 
it seems to  us th a t the trade in gen
eral has benefited th rough  the use 
of U nited Shoe Machinery* Company 
machines.

W e have never figured the U nited 
Shoe M achinery C om pany as being 
much in terested  in the affairs of the 
retailer, its in terests being naturally  
centered m ainly upon the m anufac
turer.

As to effect of m anufacturer’s 
stores:

W e have in D allas a num ber of 
m anufacturer’s stores. H ow  success
ful they  are o r w hat show ing they 
m ake as dividend producers we do 
not know, but nevertheless they are 
com petitors and to  th a t ex ten t their 
presence is felt.

The above expressions clearly de
fine our ideas and we tru st that some, 
at least, of the  m ore progressive re 
tailers will agree with us tha t many 
undesirable conditions have gradually  
grow n into and become a part of the 
retail business and tha t a thorough 
revision of m ethods is in o rder— 
Volk Bros Co. in Shoe Retailer.

Y outh  and Vigor.
T he youth of A m erica have been 

given h igher am bitions and have been 
inspired to g rea ter effort by the w on
derful achievem ents of the country’s 
successful men. Each am bitious 
youth  considers him self a candidate 
for place in his country’s halls of 
fame.

T his is the quality th a t will make 
the U nited S tates g rea t in the future 
as in the pas t; therefore, those sec
tions, those states, those counties and 
those com m unities th a t encourage 
and foster the w orthy  am bitions of 
their young people by giving them 
opportun ities for g rea t accom plish
m ent will be the com m unities that 
occupy the largest place's in the coun
try ’s future.

O nly g rea t men and great women 
can m ake a com m unity g reat and 
only opportunity  can afford occasion 
to develop the la ten t pow ers of g rea t
ness. T he com m unity, therefore, that 
aspires to a w orthy  place in coming 
years m ust recognize the claims of 
its young people and m ust make v ig
orous efforts to keep them  to itself 
by affording ample opportunities for 
developing and exercising the initia
tive and enterprise  that are essential 
to progress.

Co-operative s to res and co-opera
tive buying associations have, been 
springing up all over in the country 
during  the past year with great fre
quency. If they w ere all successful 
and regu lar retail m erchants might 
consider them  dangerous and alarm 
ing. But they  are largely like m ush
room s which sp rin g  up in a night and 
pass away as quickly. T hey drop down 
with a series of dull thuds which have 
been heard  in all p arts of the coun
try. In  Philadelphia the ladies help
ed the holders of sto rage eggs to get 
rid of overstocks by s ta rtin g  a cam 
paign for low er priced eggs. The 
cold storage people fell for it and 
handed out the ir stocks of eggs V 
cut rates, while they  smiled in their 
sleeves a t the though t of how they 
w ere g etting  rid  of a surplus which 
would be inconvenient w ith a new 
supply sh o rtly  available. T he Ph ila
delphia plan is com m ended to C h i
cago, w here there are m ore eggs in 
storage than  there  were last year

A Mixed Telegram.
Mr. McC., a young m an in a college 

tow n who was an in teresting  com bi
nation of scientific and musical ac
com plishm ents, had a young lady 
friend in Chicago who was soon to 
be m arried. T he day before the w ed
ding her o rgan ist was suddenly taken 
very ill and she te legraphed to  Mr. 
McC.: “Shall be m arried a t noon to 
m orrow . W ill you play for us.” 
W hen the telegram  reached him it 
read: “Shall be m arried  a t noon to 
m orrow . W ill you pray  for us?”
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The Successful Merchant
Is he who has in mind to 

serve the public best

To merit their confidence, his goods must be of the 
highest grade.

A good profit can always be conscientiously asked and 
realized on a high grade article.
He who has no confidence in his own judgment, but 
allows cheapness of price to guide him in his pur
chases, will soon be running a cheap store for a few 
cheap people without a profit to himself.
In making up your order tor your fall supply of 
Rubbers, you will serve the public as well as yourself 
by ordering the

Glove Brand Rubbers

A Rubber 

For Every Style 

of Shoe

A Rubber 

For Every Kind 

of Service

SEND FOR CATALOGUE

The Rubber

Acknowledged Supreme 

In Fit and Wear

HIRTH-KRAUSE COMPANY
Distributors for Michigan Grand Rapids, Mich.
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|  3 T 0 V E S  and HARDWARE

M ichigan R etail H ard w are  A ssociation . 
P re s id en t—F. A. R echlin , B ay  City. 
V ice -P re s id e n t—E. J . D ickinson, S t. 

Jo sep h . ,
S ec re ta ry —A rth u r  J . S co tt, M arine  

C ity.
T re a su re r—W illiam  M oore, D etro it.

T he H ardw are D ealer’s Service to 
the Community.*

I hope we will agree upon the 
proposition that we are in business 
not so much for the dollars and cents 
there is in it as for the rew ards that 
come to us from  sa tisfactory  service. 
My subject is “T he H ardw are Deal
er's Service to  H is Com m unity.” This 
is a big subject and covers a great 
deal. I don’t w ant to talk about a 
kind of service like this—a traveling 
m an w ent into a country hardw are 
store and, after walking through the 
store and g etting  a lot of boxes and 
obstructions, got back into the office 
w here he found the hardw are dealer 
playing checkers. T he traveling  man 
set his grip down. The dealer did 
not notice him, apparently . A fter a 
while the traveling m an noticed a 
num ber of custom ers in the front 
p a rt of the the store who had come 
in and he thought it was wise to  call 
the dealer's attention  to them. He 
diu so and the dealer said. “W ell, 
they will go out in a m inute.” T hat 
is no t the kind of service th a t I refer 
to, but it is the kind of service th a t 
you get j 'o u r profits on. In  this day 
of extrem e rush of com petition no 
hardw are m an in a sm all tow n buy
ing goods in the o rdinary  way, makes 
a profit only on his services. T here 
is absolutely no chance if you con
sider prices and com petition for a 
retail hardw are dealer to expect to 
get any th ing  but a profit on his se r
vices, and th a t is the only th ing  tha t 
he can get a profit on. I w ant to 
bring tha t out strongly  and while I 
do not w ant to  tread  upon anybody’s 
toes, I w ant to b ring  out a few facts 
to  dem onstrate  th a t all the profit you 
can expect in the business is not in 
the goods, but on the service you give 
to your com m unity—w hat it costs. I 
w ant you to realize tha t the cost is 
overbalanced by the value of the sa t
isfaction that you get and the rew ard 
of the pleasure th a t comes to you 
from  m eeting with your fellow men 
in this com m unity. W e come to  con
ventions, and I w ant to say to  you 
righ t now it seems preposterous for 
me, a retail hardw are dealer as you 
are, to stand up before you and try  
to tell you how to  give service to 
your com m unities—you fellows who 
come to  the convention the same as 
I do. T he fellows th a t go to  the

•P a p e r  read  a t  a n n u a l conven tion  W is 
consin  R e ta il H a rd w a re  A ssocia tion  by  
C u rtis  M. Joh n so n , of R u sh  C ity , M inn.

convention and -sit in the seats are 
not the fellows we w ant this ta lk  to 
go to, but If I can give you any ideas 
how you can im prove your service, 
and posibly I m ay add an idea th a t 
you have no doubt thought of, and 
you may have some ideas th a t I 
should get and give to others, and so 
let us say th a t we will w ork along 
this m orn ing  and have a sort of love 
feast—a getting  together of ideas, of 
the idea of service of our com m uni
ty. W e get a few ideas from our 
trade pournals. W e read them  at 
home, and they are good, and the 
next m orn ing  we get back into our 
business and we sit down at our desk, 
and we go to  w ork and answ er com 
plaints and then we go hom e again, 
and we often do this w ithout putting  
into action these ideas which we read 
and we know are good, and out of 
which o thers are try ing  to make a 
success. You know the difference 
betw een a lem on and a grape fruit. 
I t  is th a t a certain  lem on had a 
chance to take advantage of becom 
ing a grape fruit, and so it is with us 
and if a chance comes along our way, 
do no t stay a lemon but em brace the 
oportunity  of being a grape fruit. I 
w ant to tell you that your efforts in 
association w ork are m aking a be t
ter com m unity for you a t hom e: you 
get b igger and broader and b etter 
ideas. No man is any b igger than 
his environm ent, and if you sta y ' in 
your little  tow n at hom e you can 
figure th a t you are going to s tay  the 
same all the tim e and be the same 
as the rest of the com m unity, but if 
you get out and m ix with your fel
lows who are s itting  w ithin a hundred 
feet of you, that have some ideas tha t 
you have not got, you are going to 
take those home and m ake your com 
m unity a b igger and b e tte r com m uni
ty, you are going to be b igger and 
broader; so it pays to  travel and a t
tend conventions, because you get 
bigger and broader and get new ideas 
which you take into your com m uni
ty.

1 cannot pass th is opportunity  w ith
out saying, while I am talk ing  about 
cpnventions, tha t the trade papers are 
for you to*use. T hink of w hat you 
read  and think only of good ideas 
and carry  them  into execution.

The by-products in the retail hard
w are business are  the services that 
we can give to our com m unity. H ow  
m any tim es have you had men come 
into your sto re—men th a t did not 
w ant to  patronize mail order houses 
—and say, “ I can buy tha t article in 
Chicago fo r $10. but I am willing to 
pay you $12.50.” T h a t is the thing 
we are geting  our profits on. D eter

mine upon some plan of action th a t 
will give our custom ers a keener ap
preciation of the value of our services, 
■so th a t they will understand th a t we 
cannot charge any m ore for w hat 
they  are getting  than  w hen they send 
away.

D on’t  fo rget the fact th a t the hard
w are dealer in the sm all tow n is the 
big m an of the tow n. If  he is no t the 
b ig m an in your tow n he ought to 
be. You have the best chance on 
earth  of becom ing the g rea test pow er 
fo r good in your com m unity, because 
you are the hardw are deaer. E very
body depends on the hardw are dealer. 
The hardw are dealer should be the 
biggest “m ixer” in every respect for 
good in the com m unity. H e should 
be a leader in his com m unity. Y our 
associations and friendships in your

town have a g reat effect upon your 
business.

In  your com m unity, gentlem en, let 
us concede this fact th a t service is 
profit; w hatever you give out in serv
ice you get back in profit. T here is 
a profit in tw o w ays; there are two 
elem ents of th a t profit—the profit 
th a t you can get in dollars and cents 
incidental to your business and the 
rew ard you get by com ing here and 
taking back to  your tow n new ideas 
for the im provem ent of your com 
munity.

T here are th ree kinds of leadership 
for you in your town. You have got 
to be a social leader,, a political leader 
and a com m ercial leader. Now; do 
not understand  me th a t to be a social 
leader necessarily m eans th a t you 
have got to have a dress suit and

Foster, Stevens & Co.
W holesale Hardware

157-159 Monroe Ave. :: 151 to 161 Louis N. W.

Grand Rapids, Mich.

Some of Our Factory 
Brands

Diamond Steel Goods
Wood, Wilson & Piqua Shovels 

and Spades
Revero Garden Hose 

F. & N. Lawn Mowers 
Atkin Saws

Atha Hammers and Hatchets
Factory Brand Goods are backed by us 

and the manufacturers

Michigan Hardware Company
Exclusively Wholesale

Ionia Ave. and Island St. GRAND RAPIDS, MICH.
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attend  all the swell functions in the 
town, but it m eans th a t you have got 
to be a kingbee in all th a t come* up 
in your town. I think the first th ing  
to do to  be a social leader is to  invite 
all the clerks to  your house to 'show 
them  how you are spending your 
m oney in your home. Let them  
have th a t privilege often. Inv ite  your 
neighbors in and invite o ther dealers 
in and let them  see th a t you are 
w hole-hearted in you own home and 
they will g reet you on the s tree t with 
m ore consideration  and it will help 
your business, and it will m ake you 
feel a whole lo t better, too.

Be a political leader. W hen I say, 
be a political leader 1 do not want 
every man in the hardw are business 
to run for m ayor of the tow n and 
1 do not w ant every m an to  run  for 
Common Council, but it would be a 
good plan for every hardw are man to 
get on the school board, for !. tell 
you right now, fellows, if you are 
going to be a leader in your town, 
the best elem ent you can w ork on 
is the litle fellow about b reast high.

The com m ercial leader proposition 
is a little  m ore difficult, because 
when we are talk ing  of hardw are 
men now there  will be o ther fellows 
in the tow n, th a t think they are en
titled to be the leader, but you are 
the natural com m ercial leader of 
vour town because you are the hard
w are man. Suppose som ebody breaks 
his lock about 9 o ’clock at night. He 
will run over to you and get a lock 
and you will give him th a t service. 
You will go down to  the sto re  aijd 
get a lock and he will be glad to 
pay you 20 per cent, m ore than he 
would pay the mail o rder house for 
that lock. H e would never ask a 
grocery  man to get up at 9 o'clock 
and get some sugar for him  or o th ar 
groceries. W hen you give him that 
kind of service, he will come back 
for m ore

A nother th ing  I will say, to  make 
you a com m ercial leader, is to keep 
the boys on the farm. I don 't know 
how the school system  is in W iscon
sin, but I know' in M innesota we have 
agricultural high schools in connec
tion w ith several of our schools which 
give the farm er boys a short course 
for five m onths in the w inter and 
gives them  an agricultural course a 
whole year if they  w ant it. I tell 
you it is a g rea t th ing  T he business 
men should w ork along th a t line 
and get that school started . W e have 
gone cu t and attended farrm rs m eet
ings and farm ers’ clubs and encour
aged the boys to  get that agricultural 
sschool started  and encouraged them  
to  believe th a t the farm  is the g rea t
est place on earth  for a m an to  live. 
If we can only get that idea into the 
farm ers’ boys’ m inds it is the thing 
to do. A nother thing, the bulletins 
sent out by the A gricultural D epart
m ent at W ashington you can get. 
T hey  will send them  to you. Y our 
congressm an will send them  to you 
if you ask for them . T h a t is the 
kind of service to give the farm ers. 
T hat will tie them  to  you. You w ant 
to be a com m ercial leader in your 
tow n.

T here  is ano ther plan you can w ork 
on. Y our S tate  lib rary  association

has a traveling  library. T hey will 
send out twenty-five books on ag ri
culture and twenty-five books on •fic
tion and ask the farm ers to  come in 
and pick out tw o books, one on fic
tion and one on agriculture  and keep 
on exchanging th a t way. L et them  
help them selves to books. I t  will 
help you in m any ways.

A nother thing, you can encourage 
the boys in going to the agricultural 
high schools and your agricultural 
clubs. H ere is a problem —to keep 
the boys on the farm. One quarter 
of the w orld ’s population—of this 
country 's population—is on one four 
hundredth  of its area. Get busy upon 
tha t proposition and keep the boys 
in terested  in the farm  and keep them  
grow ing.

Now, m arket days. Som e tow ns 
do not have m arket days. I w ant to 
tell you righ t now th a t m arket days 
have been the best days for business 
we have in our town. W e have them  
on the first W ednesday of every 
m onth. A t first we had difficulty in 
creating  an in terest in them, but now 
we have a large attendance from  the 
country  on these days and it is p rov
ing a profitable th ing  for the m er
chants.

A nother th ing  that you w ant to 
w ork for in your com m unity is to 
see that everybody who can use a 
silo or needs one should have one, 
and if one is not big enough the 
farm er should have two. A silo will 
always be a safe investm ent. You 
never can lose any m oney on a credit 
proposition  when a farm er builds a 
silo.

The  Wa y  to Rise.
T he way fo r a young m an to rise 

is to im prove him self every way he 
can, never suspecting  th a t anybody 
wishes to  h inder him. Allow me to 
assure you th a t suspicion and jealousy 
never did help any man in any situa
tion. T here  m ay som etim es be un
generous a ttem pts to  keep a young 
m an dow n; and they will succeed too, 
if he allows his mind to be diverted 
from  its true channel to brood over 
the a ttem pted  injury. Cast about, and 
see if this feeling has not injured 
every person you have ever known 
to fall into it. A braham  Lincoln.

OFFICE O U TFITTER S
LO O SE LE A F SPE C IA L IST S

217-239 Pearl St. (near the bridge). Grand Rapids, Mich.

IVIIULlOiXS for THOUSANDS! 
Auction Sale Mar.S,1913,IOA.M. 
A t 514 W . 117th s t . .W e s t P u llm a n , C h icag o . W m , A rn o ld  
a u c tio n sU .S . ,C a n . ,  B rit ish . F re n c h . B e lg ia n . Ac. L e t te rs  
P a te n t  o n  S h o e  S tay -T o n g u es , w ith  w h ich  e v e ry o n e  c a n  
a lso  w e a r  In sid e-L ace-H o o k s. H e  la c k s  p ro m o tin g  c a p 
i ta l .  A r a r e  b u s in e ss  c h a n c e ! !  T h e  b u y e r  in tro d u c in g  
th i s  v a lu a b le , u se fu l .s h o e  im p ro v e m e n t  c a n  ea s ily  r e a p  
•1.000.000 re v e n u e  a  y e a r . A m ong  o th e r ,  h e  a u c t io n s  App. 
In sid e -L ace  H o o k s; C o p y r ig h t o f  C a le n d a r  1849-2000 A.D. 
a d v ., (c o s t in  c o lo rs  o n ly  4c. a  100.) e a c h , a n d  la s tly  a ll  
a b o v e  to g e th e r :  s a id  C hi. 5 0 ft.f .3 -F la t e q t . : C o lla p s ib le  
L ife  B o a ts ; 4- in  H and  T ie  S tay . W r i te  f o r  d e ta ils .  Com e.

T h e  A P E X  B R E A D  T O A S T E R
T H E  BE ST T O A S T E R  M ADE  

FO R USE O VER GAS, G ASO LIN E A N D  BLUE FLAME OIL BURNERS 
R etails a t 25c w ith a Good Profit to  the  Live Dealer

Manufacturers A. T . K nowlson Company, D etroit, Mich.

H. Eikenhout & Sons

Jobbers of Roofing Material
GRAND RAPIDS, MICH.

Plain or Corrugated Carpet Lining, 40, 50 and 75 
lb. rolls Deadening Felt and Blue Plaster Board 
Sheathing.

B u i ld  a R e p u t a t i o n  f o r  S e r v i c e
Even if it cost you as much to  m aintain as a horse and wagon equip

m ent of equal capacity, an International Motor T ruck would still be a good 
investm ent because of the vastly  improved service it enables you to give. 
To be able to sa tisfy  the m ost exacting  custom er—to establish a reputation 
for prompt, obliging service—is w orth more to-day than  any other business

An I N T E R N A T I O N A L  M O T q R  TRUCK
traveling  through the better streets, making deliveries as promptly as the 
postm an delivers the mail, running here, there and everyw here to meet 
emergencies, is your best helper in building up a reputation for service.

You can have ju st the body or bodies you want. A t a very reasonable 
cost you can install a modern system  of deliveries or light hauling. A re
sponsible company assures you of prompt, courteous attention  in case of 
difficulty or accident. You can depend upon m aintaining your schedule in 
any w eather and a t all seasons.

W rite for a catalogue and full inform ation about th is business-develop
ing. business-developed m otor truck.

International Harvester Company of America
(Incorporated)

85 H arvester Building Chicago, U S A

Use Tradesman Coupons
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G rand Council of M ichigan U. C. T .
G rand  C ounselor—J o h n  Q. A dam s, B a t

tle  C reek.
G rand  Ju n io r  C ounselor—E . A. W elch , 

K alam azoo.
G rand  P a s t  C ounselor—Geo. B. C raw , 

P eto skey .
G rand  S ec re ta ry —F re d  C. R ic h te r, 

T ra v e rse  C ity.
G rand T re a su re r—Joe C. W ittliff, D e

tro it.
G rand  C onducto r—M. S. B row n, S ag i

naw .
G rand  P age—W . S. L aw ton , G rand 

R apids.
G rand  S en tin e l—F . J . M outier, D etro it.
G rand  C hap la in—C. R. D ye, B a ttle  

C reek.
G rand  E xecu tiv e  C om m ittee—-John  D. 

M artin , G rand  R ap id s; A ngus G. M c- 
E ach ron . D e tro it; J a m e s  E . B u rtless, 
M a rq u e tte ; J . C. S aunders, L ansing .

M ichigan K n igh ts  of th e  Grip. 
P re s id e n t—F ra n k  L. D ay, Jackson . 
S ec re ta ry  an d  T re a su re r—W m . J . D ev- 

e reau x . P o r t  H uron .
D irec to rs—H . P. G oppelt, S ag inaw ; 

J . Q. A dam s. B a ttle  C reek ; Jo h n  D. 
M artin . G rand  R apids.

N ew s and Gossip of the Grand Rapids
Boys.

G rand Rapids, Feb. 24—All U. C.
T. m em bers, please take notice, that 
our annual business m eeting  and 
election of officers will be held S at
urday, M arch 1 , a t 10 o ’clock a. m. 
W e will have w ith us some of the 
Grand officers and also have a large 
class of candidates to be initiated. 
T he arrangem ents for the banquet to 
be held at the Pantlind  H otel are 
com pleted. All who have ordered 
banquet tickets can secure the same 
of John  II. Schum aker at the annual 
m eeting and those who have ordered 
the tickets will be expected to pay for 
the same, should they attend or not, 
unless they cancel their orders be
fore T hursday, F ebruary  27.

F red  C. R ichter fo rgo t all about 
the U. C. T. and its w ork for a few 
days last week. H e came to  Grand 
Rapids w earing  a shrine button and 
carry ing  the shrine fez in his grip. 
H ow ever, he was to m ake his retu rn  
trip  with the G rand Senior Counselor, 
John  Q. Adams, and we take it for 
g ranted  th a t Frederick  was in full
U. C. T. uniform  while in the com 
pany of his associate in the Grand 
lodge.

L ast T hursday night the Pere M ar
quette train  com ing in from  the north, 
due here at 11:05 p. m., was using six 
lan terns to light the sm oking car. 
T he road is in the hands of receivers, 
so the boys are w ondering w here they 
go t the lanterns.

Bro. O. W . Stark is so much b etter 
from  his long siege of diabilitv tha t 
he will be with us at the annual m eet
ing and the banquet next Saturday. 
I t  will certainly m ake us all feel glad 
to  see him out again. Wie welcome 
you, “ R austus.”

A goodly num ber a ttended  the 
dancing party  Saturday evening, con
sidering the storm y w eather. An e n 

joyable evening was spent by all. 
T he dancing party  set for M arch 22 
will be held one week later, March 
29. Please take notice.

Mr. and Mrs. F rank  B. Ew ing of 
G rant, w ere p resen t at the dancing 
party. Mrs. E w ing will remain in the 
city for th is week and Sunday, while 
Mr. Ew ing will spend a few days 
looking after his hardw are business 
at G rant th is week, but will re tu rn  
to be with us at the annual m eeting 
and banquet.

H om er Bradfield was one hour late 
Sunday to attend a com m ittee m eet
ing. W ;  feel assured that H om er 
will not be late at the Pantlind  next 
Saturday night. W . D. Bosnian.

The Origin of the Heel.
It is said that the heels now w orn 

on shoes had their origin in Persia, 
w here they  took the form  of flat wood 
on sandals to raise the feet and p ro
tect them  from  the hot sands.

I t was m any years afterw ard  that 
this fashion was introduced into 
Venice, but the reason for its adop
tion in this case is said to  have been 
quite different. H ere the orig inators 
of the fashion w ere jealous husbands 
who reasoned th a t their ladies thus 
equipped would no t ven ture far ou t
side the precincts of their dwelling. 
These heels w ere called “clogs,” and 
in o rder to satisfy the vanity  of the 
w eares and perhaps to  sw eeten the 
pill—th a t is, the discom fort of appear
ing in them — they w ere elaborately 
adorned, som etim es being incrusted 
w ith gold and silver. T he height of 
the clogs determ ined the rank of the 
w earer.

I t  has been said th a t enthusiasm  is 
the active principle of personal m ag
netism. M agnetic persons are in
tensely earnest. T he m an who car
ries conviction along w ith him is the 
m an w ho is not only a believer in the 
enterprise  he is furnishing, bu t show s 
that he is a believer. Faith  and w orks 
go hand in hand, and neither m ust 
be asham ed of the o ther. Each has 
its place, and m ust fill it. T he op
tim ist does no t need to preach. H is 
own cheerfulness is a serm on in it
self, and no t one of the kind tha t 
puts people to sleep, either. E n th u 
siasm is the fo rerunner of success.

An Expert.
“I never have any trouble w ith my 

gow ns.”
“H ow  is th a t? ”
“ You see, m y husband belongs to 

the fire departm ent.”
“W ell?”
“And he hooks me up in 45 sec

onds.”

So often we hear men say th a t w hat 
m ay do in one place will no t do in 
ano ther because the people are so 
different. T h a t m ay be true as to cir
cum stances in life, o r the intelligence, 
or the plane of living. But given the 
same conditions and hum an nature 
is the same the w orld over, w ith the 
usual notable exceptions which ar°  
eveiyw here. You can safely bank on 
finding the same characteristics un 
der the surface in like classes all over 
this great, b ig A m erica of ours. East? 
W est, N orth  and South have very 
little  to do w ith it. If you know  how 
to handle a m illionaire in San F ra n 
cisco' you can apply the same m ethod 
of prodecure in Boston, and if you 
have become expert in trad ing  with 
Indians in D akota you will be able 
to  trea t w ith redskins in F lorida or it

Mexico. So you m ay run the gam ut 
of conditions and races. Experience 
counts, no m atte r in w hat school it 
was obtained.

N ot W elcome.
“ You’re a fine little  fellow,” said the 

new pasto r to the six-year-old son of 
his parishioner, a t w hose house he 
had arrived for tea. “W on’t you shake 
hands and le t’s get acquain ted?” 

“Nope,” said the fine little  fellow. 
“W on’t either.”

“W hy?” asked the m inister. “H ave 
I done anything to displease you?” 

“Yep,” was the im polite response. 
“ H ad to  have my face an’ hands w ash
ed ju s t because you was cornin’,”

B irth  is an accident from  which 
takes a lifetim e to recover.

FLEISCHMANN’S YEAST is to-day sold by 

thousands of grocers, who realize the advan

tage of pleasing their customers and at the 

same time making a good profit from the 

goods they sell. If you are not selling it now, 

Mr. Grocer, let us suggest that you fall into 

line. You w on’t regret it. & & & & jk

Let the 
Other 
Fellow 
Experiment

Twenty years’ experience 
in building Computing Scales, 

is a service that is handed you when you buy a 
Dayton Moneyweight Scale. There’s as much dif
ference in Dayton Scales and “The Other Kind,” as 
there is between a Swiss Watch and a “Dollar 
Watch.”

Buy a Scale w ith a System  
Buy a Scale w ith a Record of Good Service 

Buy a Scale w ith a T en Year Guarantee 
Buy Dayton Computing Scales

Moneyweight Scale Company 
165 North State Street Chicago, Illinois

Have you had our booklet of Store System s. “The Bigness of Little 
Things?” It’s free, ask for it.
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W afted  D ow n F rom  G rand T raverse 
Bay.

T raverse  City, Feb. 24—T here  was 
noth ing else in sight in T raverse City, 
Saturday, Feb. 22, excepting the  U. C. 
T. celebration. T h is w as so large 
tha t it overshadow ed every th ing  else, 
this being the occasion of the ir sev
enth annual banquet. T he G rand offi
cers as follows, arrived  on the G. R. 
& I. tra in : G rand C ounselor John  
Quincy Adam s, of B attle Creek, G rand 
P ast Counselor G eorge B. Craw, of 
Petoskey, and Grand Secretary  F re d 
erick Carl R ichter. A s the train  
stopped the G rand officers w ere g ree t
ed by the harm onious strains of music 
executed by P rofessor H erm an  H off
m an’s Royal K azoo band. T he m usi
cians were all m em bers of our local 
Council a ttired  in their beautiful uni
form s, red M ackinaws, and toboggan 
caps. Each G rand officer w as esco rt
ed to his carriage which consisted of 
a large crockery crate placed upon a 
dray and the procession sta rted  to 
wind its way up F ro n t street, led by 
B ro ther John  F itch, m ounted  on a 
prancing black steed, dressed in bur
lesque to rep resen t our M ayor. F o l
lowing him came drum  m ajor H err. 
Hoffm an and his noted band, the three 
drays w ith the caged G rand officers, 
eleven candidates securely tied and 
guarded by C onductor W eaver and 
forty-eight travelers carry ing  grips on 
which w ere pain ted  U. C. T. em blem s. 
E veryw here busy was our special de
tective b ro ther, A. E. Ford , bur
lesquing one of our special auto-cops. 
B oth sides of the s tree t were lined 
w ith spectato rs and very frequently  
the over curious would rush out to 
the cages and say, “W h a t’s them  an
im als?” .G rand Counselor Adam s 
seem ed to draw  the a tten tion  of all 
the children as they  w alked beside 
his cage and threw  in peanuts, candy 
and tobacco only to receive ugly 
grow ls and vicious snarls for their 
pains. A m idst the cheers of the nu
m erous spectators, the procession 
m arched th rough  all of our principal 
s tree ts and then to the Council Cham 
ber in the M ajestic building, w here 
the "anim als” w ere given their free
dom. Im m ediately after th is our 
Council convened in secret session, all 
of the officers filling their respective 
sta tions and w ith the m ajo rity  of our 
m em bers present. A com m ittee es
corted the G rand officers to  chairs be
side Senior C ounselor Oole. Eleven 
new m em bers w ere added to  our num 
ber, receiving all of our degrees. In 
teresting  and instructive talks w ere 
given by the G rand officers, which 
w ere well received. O ur local officers 
w ere highly com plim ented for their 
efficient w ork, no t a ritua l being used 
during  the cerem onies. T he m eeting 
was closed in ritua listic  form  a t 5:30 
p. m., and the m em bers adjourned to 
the parlors, w here a  reception  was 
being held by the ladies. P rom ptly  at 
0:30 p. m. the m em bers, wives and 
friends m arched into the banquet hall 
to  the m usic of H o rs t’s eight piece 
theater orchestra . An eight course 
banquet w as daintily  served, the 
w aitresses being daughters of our 
m em bers. A t each plate w as an elab
orate  p rogram m e and a carnation  as 
favor. T he tables w ere beautifully  dec

orated  with potted  p lan ts; in fact, a 
p re ttie r banquet table could not well 
be im agined. O ne hundred and tw en
ty  plates w ere laid. T he tables were 
filled and the en terta inm ent com m it
tee w ere everyw here p resen t d irecting 
the m aneuvers. O w ing to the delight
ful repast every one was in a p roper 
fram e of m ind when we came to our 
program m e of toasts. T o astm aste r 
W illiam  E. B ennett arose to his posi
tion at the head of the table (ap
plause) and, after a few fitting re
m arks, in a dignified m anner in tro 
duced Senior C ounselor A drian Oole, 
who delivered the address of welcome 
in his usual p leasing and eloquent 
m anner, thank ing  his com m ittees and 
the o ther officers of the Council fo'* 
the ir able assistance during  the past 
year and especially S ecre tary -T reas
urer H arry  H urley. Grand P ast Coun
selor G eorge B. Craw, of Petoskey, 
responded to the address of welcome 
in a m ost able m anner, closing his 
rem arks with a very p re tty  and ap
p ropriate  toast. W . P. Roach, of 
G rand Rapids, then rendered a beau
tiful vocal solo, accom panied by Miss 
Ruby G rayson, and was enthusiastic
ally encored. Grand Counselor John 
Q uincy Adams, of B attle  Creek, then 
delighted his hearers w ith a very able 
address on the general good of the 
U. C. T .’s, congratu lating  our Council 
on its record  of the past year and 
paying our ladies a high tribu te  for 
their assistance. B ro ther Adam s made 
a very favorable and lasting  im 
pression on all present. Chaplain Earl 
C. K now lton im pressively delivered 
sections of the Ray of H ope lecture. 
The room  was darkened and the tra n s
parency was used. A. J. H offm an, of 
Milwaukee, favored us w ith a flute 
solo, which so com pletely charm ed 
the entire  com pany th a t he was com 
pelled to  respond to an encore. All 
w ere w ondering how Grand Secretary  
Frederick  Carl R ichter w ould handle 
his subject, “W afted  D ow n from  the 
T radesm an.” T heir curiosity  w as not 
lessened by the few rem arks of in tro 
duction of the toastm aster, w ho ex
plained th a t he had g ran ted  the con
cession of having the room  in dark
ness during  his address. As soon as 
the lights w ere sw itched off B ro ther 
R ich ter’s voice was heard delivering 
an able address on the sta tistics and 
benefits of the order. A fter exactly  
tw o m inutes of ta lk ing  the lights 
w ere tu rned  on, so Mr. R ich ter could 
take a drink of w ater, and while he 
was yet drink ing  the second portion  
of his speech began and to  every 
one’s surprise  the voice came from  
the horn  of a phonograph. H is speech 
had been recorded on blank records 
and reproduced to  such good effect 
th a t the audience had no though t of a 
phonograph until the lights w ere 
tu rned  on. O tto  Pow ers beautifully  
rendered a bass solo, accom panied by 
Mrs. Pow ers. H e responded to an 
encore with a hum orous selection 
which w as very pleasing. Parm . C. 
G ilbert gave an able and eloquent ad
dress, which w as undoubtedly the hit 
of the evening, speaking fittingly on 
the subject of fraternalism . W e real
ized as never before the beauties of 
friendship and his ta lk  w as well re 
ceived. W . P. Roach again favored

us w ith a vocal solo, responding to 
an encore w ith a hum orous read ing  
which provoked one of the heartiest 
laughs of the evening. B ro ther 
W ilkie A. W hite  had the popular toast 
of the evening, “T he L ad ies.” He 
handled th is subject in a very able 
m anner, show ing th a t he has p rac
tically solved th is m ystery  of all 
m ysteries. Follow ing the  ascent of 
wom an from  the dark  ages to  the 
p resen t day and even going into a 
dream  and te lling  us w here she will 
likely be in 3000 A. D. T here  is no 
question but th a t Bi o ther W hite  has 
increased his already popular stand
ing w ith the ladies. A. J. H offm an 
rendered, accom panied by M iss G ray
son, ano th er of his a lready popular 
flute solos and cheerfully  responded 
to an encore. T he pragram m e w as 
concluded by all rising and singing 
M ount V ernon Bells. T he reception 
com m ittee are very g ra tefu l to W . P , 
Roach, of G rand Rapids, A. J. Hoff
man, of M ilwaukee, Mr. and M rs. O tto  
Pow ers, Parm . C. G ilbert and M iss 
Ruby G rayson, who cheerfully donat
ed their services to  our evening’s en
terta inm ent. W e wish also to thank 
B ro ther R ichard Benway, of Saginaw 
Council, for his efficient assistance in 
the band and the presence of his con
genial personality .

Much credit is due our toastm aster, 
W illiam  E. B ennett, for the graceful 
m anner of in troducing the speakers 
and carry ing  ou t the p rogram m e for 
no t at any tim e w as he a t a loss to 
say the righ t th ing  in the righ t place 
and th is is no t a sm all task  at such 
a large assem blage. T he success of a 
banquet is in a g rea t m easure due to 
a good toastm aster.

W e also wish to express a hearty  
vote of thanks to our com m ittee 
bro thers, A. B. Jourdan , W m . F. 
M urphy and H. C. Hoffm an, who so 
diligently  w orked to m ake th is the 
best banquet since our organization.

Benn-Rich.

H onks F rom  A uto City Council.
Lansing, Feb. 24—B ro th er J. C. 

Saunders received an in jury  in his 
righ t knee last week which will com 
pel him to stay  at hom e for several 
days. N o serious results, however, 
are expected.

B ro ther J. A. R aym ond has been 
quite seriously iill w ith pneum onia, 
bu t is repo rted  to  be m uch b etter 
to-day and the critical point is con
sidered past.

B ro ther F. H . H astings is really 
a large m an, bu t he has dem onstrated  
his ability  to go hom e and get to 
bed w ithou t w aking up his b e tte r 
half, and the joke is on th is estim able 
lady who has alw ays insisted th a t 
F red  couldn’t do it. A few evenings 
ago F red  and George w ere out on 
business and circum stances beyond 
the ir contro l kept them  la ter than 
usual. A bout 8 a. m. M rs. H astings 
caled G eorge over the phone, asking 
him to  explain w hat had becom e of 
Fred . A few m inutes la te r she found 
him in the  spare room , sleeping as 
peacefully as a babe.

T he U. C. T . party  given last Sat
urday n igh t a t K. P. hall was well 
a ttended  and all rep o rt an excellent 
tim e.

B ro ther and M rs. F . E ngle are 
at Ann Arbor, w here Mrs. Engle will 
undergo ano th er serious surgical 
operation. O ur sym pathy is with 
them  and we hope th a t the com plete 
recovery of M rs. Engle will result.

D on’t fo rget th a t next Saturday 
n igh t is our annual m eeting, election 
of officers and initiation. O ur L adies’ 
A uxiliary will serve ano ther of those 
delightful suppers in the Council 
parlo rs a t 6:30 sharp. H. D. B.

C hanging F rom  Credit to  Cash Basis.
A lbert Buning, general dealer at 

Falm outh, has issued the follow ing 
le tte r to  his custom ers:

W e have decided to m ake a change 
in our business. T hus far we have 
been doing a credit business and have 
charged goods for people, some of 
whom deserved credit and some of 
w hom  did not. W e find tha t a change 
has taken place on both sides. The 
m erchan t cannot buy goods any more 
as he could ten and fifteen years ago, 
w hen he was allowed four m onths 
tim e cn  his goods w here now he m ust 
pay at least every th irty  days and in 
some cases sooner.

On the o ther hand, the farm er now 
gets his m oney in every week of the 
year, w here form erly  he depended on 
the lum berw oods for m oney with 
which to pay his bills. H e now sells 
such as butter, eggs, cream  and o ther 
th ings all tim es in the year and there
fore can pay as well at one tim e as 
another.

T here  is ano ther th ing  which we 
intend to do and tha t is the m ost 
im portan t of all. W e expect to sell 
our goods at so low a price tha t it 
will appeal to all, and it will no t be 
necessary to go away from  hom e to 
buy goods, but come to F alm outh  and 
buy as low as m oney can buy any
where.

W e expect to  have ex tra  sales one 
or tw o days each week when prices 
will be cut on the goods and be made 
to move.

W e will show our friends th a t we 
will give them  the benefit of the 
change and th a t it is to  their in te r
est to  bu}’- for cash and buy cheap.

On and after M arch 1 we will sell 
for spot cash only and will not charge 
any goods under any circum stances, 
so every one should understand it and 
be prepared  when the change is made.

W e will send you our price lists 
from  tim e to tim e to let you know 
ju st w hat we have to offer each week.

Late Grand Rapids Item s.
G rand Rapids, Feb. 25—T here  was 

a traveling  m en’s convention held 
at H o te l H artfo rd  last M onday 
evening. G. K. Coffee w as the main 
speaker. A bout thirty-five w ere p res
ent. T he evening w as spent in p lay
ing rum . R efreshm ents w ere served 
by the proprieto r, Chas. G iddings.

I t  w on’t be long now before we 
will know  w ho will be riding in the 
O verland. W e are sure the m ajority  
will be w alking or r id ing  on the 
Pere M arquette. W . D. Bosnian.

O ne way of keeping your t r o u b le  
down is to keep them  to  yourself.

T he average m an’s popularity  sel
dom outlasts his m oney.

t
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M ichigan Board of P harm acy . 
P re s id e n t—Jo h n  J . C am pbell, P igeon. 
S ec re ta ry —W . E. Collins, Owosso. 
T re a su re r—E dw in  T. Boden, B ay City. 
O th e r  M em bers—E. E . F au lk n e r, D el- 

to n ; S um ner J . Koon, M uskegon. , 
M arch  m ee tin g —-G rand R ap ids.

M ichigan S ta te  P h a rm a ceu tica l A ssocia
tion .

P re s id e n t—H en ry  R iechel, G rand  R a p 
ids. _  __ . ,

F ir s t  V ice -P re s id e n t—F . E . T h a tc h e r , 
R avenna .

Second V ice -P re s id e n t—E . E . M iller, 
T ra v e rse  C ity . „

S ec re ta ry —Von "W. F u rn is s , N ashv ille . 
T re a su re r—-Ed. V arn u m , Jonesv ille . 
E xecu tiv e  C om m ittee—D. D. A lton, 

F re m o n t; E d. W . A ustin , M id land ; C. 
S. Koon, M uskegon; R. W . C ochrane, 
K alam azoo ; D. G. Look, Low ell; G ran t 
S tevens, D e tro i t ._______
M ichigan P h a rm a ceu tica l T ra v e le rs ’ A s

socia tion .
P re s id en t—F . W . K err, D e tro it. 
S e c re ta ry -T re a su re r—W . S. L aw ton , 

G rand  R apids.

G rand R apids D rug Club. 
P re s id e n t—W m . C. K irch g essn er. 
V ice -P re s id e n t—E . D. De L a  M ater. 
S e c re ta ry  a n d  T re a su re r—W m . H . 

T ibbs. , ,
E x ecu tiv e  C om m ittee—W  m. Q uigley, 

C h a irm an ; H en ry  R iechel, T h e ro n  F orbes.

Some Drug Store Records of Cigar 
Sales.

I was largely led to the adoption 
of record-breaking from  the fact that 
I did not possess the faculty of rem em 
bering figures from  day to  day and 
rom  m onth to  m onth, and found 
.hat if I w anted exact know ledge on 
anv subject it would be necessary to 
make and keep an exact record, thus 
elim inating all guessw ork and chance.

In  the first place, I noticed that 
when 1 was visited by a cigar sales
man it always seemed to  be a game 
betw een him and me as to  how m any 
cigars of the various brands I needed 
and should buy. H is ideas w ere al
ways larger than  m ine; if I stuck to 
my ideas as to  quantity  I m igh t un
der-buy; if I adopted his figures I 
was p retty  sure to  over-buy. I carry  
from  25 to 30 b rands of cigars, which 
1 buy regularly  from  several houses. 
T he sam e experience was repeated 
every tim e a different salesm an came 
to  me.

As cigars tie up m oney faster and 
as the net profit is sm aller than m ost 
people think, I decided to keep an 
exact record of each cigar carried in 
stock, show ing the num ber bought, 
sold and on hand each m onth. 1 
therefore sta rted  and have kept such 
a record for th ree years. I opened 
the record on Jan. 1 , 1909, tak ing  a 
com plete inventory  of all cigars on 
hand a t th a t tim e; as cigars w ere re 
ceived during  the m onth I m ade a 
m em orandum , and on the last day of 
the m onth again took an inventory. 
W ith  th is data I m ade up m y record 
for the m onth as follow s:

The head of the sheet read “Cigar 
Record for January, 1909.” In the 
first column I listed the names of all 
the cigars carried in stock, begin
ning with the high-priced ones, and

also usually grouping the brands 
bought from  the same dealers. In 
the second column was en tered  the 
num ber of each cigar received dur
ing the m onth. In  the th ird  column 
appeared the num ber of each cigar on 
hand, and in the fourth  colum n the 
num ber of each kind sold.

In m aking up the record of each 
m onth  I took m y sheet for the previ
ous m onth, show ing num ber on hand 
then, added the num ber of cigars re
ceived. deducted the num ber on hand 
at tim e of inventory and the balance 
showed the num ber sold during  the 
m onth.

T his may sound like a lo t of work, 
but I have found th a t there  is always 
m ore or less w ork connected with 
m ost d rug stores. In  reality, it takes 
ju st about one hour once a m onth to 
m ake up this record. A fter perfect
ing my system  and g e ttin g  fam iliar 
with it I found th a t I could do it in 
much less tim e than at first. I was 
very particu lar to  have the whole 
th ing  balance, as it would be w o rth 
less unless correct. I use a sheet of 
note size paper each m onth and do 
the w ork on the typew riter so as to 
m ake the record neat and uniform , 
listing  the  same cigar in the sam e o r
der each m onth. I now have a com 
plete m onthly  record of every cigar 
handled since Jan. 1 , 1909.

T he question naturally  arises as to 
w hether the benefits are sufficient to  
com pensate for the.w ork  and the tro u 
ble. A fter using this system  regu lar
ly for this length  of tim e I am certain  
that in my case the benefits represen t 
a b ig profit on the tim e devoted to 
th e  work. I now K N O W —and I 
spell it w ith capital le tte rs—exactly 
how m any of each cigar I have sold 
each m onth for over th ree  years, how 
m any of each I have bought, and 
how m any of each w ere on hand at 
the end of each m onth.

I am in a position to know  m ore 
about my needs in the cigar line than  
any salem an can tell m e; consequently  
I can, in the main, avoid tw o serious 
erro rs, nam ely, under-buying and 
over-buying. T hese records show me 
w hether I should buy in large or 
sm all quantities and approxim ately 
the num ber of any particu lar cigar.
I also know w hen any cigar is g e tting  
to  be a slow seller, and proceed to 
close it out. M ost im portan t of all, 
I find th a t I can largely  avoid getting  
out of various brands, thus increas
ing my sales, while a t the sam e tim e 
I do no t carry  as large a to ta l stock 
as when w orking w ithout any sys
tem.

I do not claim that this record sys
tem is infallible or a . “cure-all,” be

cause anyone handling cigars know s 
th a t brands and sales fluctuate, but in 
the main it is a p re tty  safe guide, 
and I repeat th a t I w ould not now 
discontinue its use unless I had a be t
te r m ethod to adopt in its stead.

A fter using th is system  at the cigar 
case a short tim e I becam e im pressed 
w ith its advantages and put the same 
system  in use on tab lets and enve
lopes, which have always been an im 
portan t item  in our business. I use 
practically  the same m ethod here as 
on cigars and find it ju st as useful.

T he foregoing exam ples are not the 
only records which I keep, but they 
are the only ones I keep in ju st this 
way. I m ake it a point to take an 
inventory of the entire store on the 
first of January  of each year, which 
to my m ind is one of the m ost im
p o rtan t of all th ings connected with 
the m anagem ent of any business re
gardless of its size o r character. 1 
have also kept a com plete record for 
the past six years show ing cash re
ceived every day and am ounts paid 
out for m erchandise and for expenses 
each m onth. Som etim es I th ink  I 
carry  the m atte r of records too  far, 
but I feel th a t they  are quite a help 
to me in m any ways and th a t person
ally I could not get along w ithout 
them .

In  conclusion I will say, that while 
I do no t expect every d ruggists to 
adopt my record system , 1 feel certain 
th a t some could w ith profit adopt 
some m odification of it in certain  de
partm ents of their business, and I am 
satisfied that a fter a few m onths' trial 
they  would continue its use.

E. L. H ayes.

A New Remedy for Itch.
A Germ an firm has recently  put on 

the m arket a new rem edy for itch, or 
scabies. I t consists of a 25 per cent, 
alcoholic solution of the m ono-ben
zene ester of ethylene glycol, w ith the 
addition of glycoral. N euberger has 
trea ted  eighty-five cases w ith great 
success. Some of the cases w ere of 
long standing, w here the skin had be
come lacerated  and eczem atous. In 
all cases the rem edy was well to le r
ated. T he itching sensation dim in
ished after the first application, and 
vanished after the second or third. 
Im m ediately after the inunction the 
patien ts noticed a slight burn ing  sen
sation on sensative places, evidently 
due to  the alcohol. A bout fifty g. of

ristin  are used at each application, 
and all th ree  can be m ade in one day. 
No disturbances of the skin or k id
neys w ere to be noted. T he tre a t
m ent is superior to P eru  balsam , an- 
tiscabin, etc. T he only draw back is 
the p resen t high cost of the article, 
about $1.30 for 175 g.

Ionia— Prosecuting  A tto rney  A. R. 
Locke has asked the A tto rney  G ener
al for a rilling on the constitu tionality  
of the trad ing  stam p law in M ichi
gan. Com plaint has been m ade to the 
p rosecu tor by some Ion ia  m erchants 
th a t o ther m erchants are violating 
the law by dealing in trad ing  stam ps.

M arquette—T he Schneider & Brown 
Lum ber Co. has been organized to 
deal in lum ber, logs and fo rest p ro
ducts. T he capital stock of the com 
pany is $75,000, in 750 shares of $100 
each. F o rty  thousand dollars of the 
capital stock has already been sub
scribed and paid in, $5,000 in cash and 
$35,000 in p roperty , which la ter in
cludes the mill a t D ead River and 
the o ther tim ber holdings of the com 
pany. T he stockholders are T heodore 
A. Schneider, F rank  C. Brow n and 
Leslie R. H aring , all of M arquette.

C harlotte—Charles L. Johnson, for 
many years an employe of the Lamb & 
Spencer Co. and one of the best known 
men in the city, was discovered in an 
unconscious condition by one of the 
clerks at the store last Thursday. Mr. 
Johnson’s head was badly cut and it 
was at first thought he had been 
knocked down and the store robbed but 
nothing was found missing. It is veiy 
probable that he suffered a slight 
stroke of paralysis as he could give no 
account of himself or throw any light 
on his condition. Mr. Johnson is a 
prominent member of the Masonic o r
der being commander of Knights Temp- 
ler uniform  rank No. 37.

A Colorado solon has introduced a 
m easure requiring  surgeons operating  
fo r appendicitis to show the cause of 
the disease and the operation. They 
m ust su rrender to the patien t a dis
eased appendix to  prove th a t the ope
ration  was necessary. I t  is though t by 
some th a t if the m easure passes that 
the natives of Colorado will again re 
ceive the old-fashion rem edies for a 
plain case of stom achache.

O ne way to keep a friend is by le t
ting him keep his m oney.

Save 
Ice Bills

Save
Ice Cream

Save
Syrups

and
Fruits

THE G UARANTEE ICELESS FOUNTAIN
Will do it and bring the best trade. See our special show cases.

Michigan Store & Office Fixtures Co.
Grand Rapids, M ich.
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WHOLESALE DRUG PRICE CURRENT
A cids

A cetic  ..................... 6 © •
B oric ....................... 10 © 15
C arbolic ................. 24 © 28
C itric  ....................... 48 © 55
M u ria tic  ............... 1% ® 5
N itr ic  ..................... 5%@ 10
O xalic .................... 13 © 16
S u lphu ric  ............. 1%@ 5
T a r ta r ic  ............... . 38© 42

Ammonia
W a te r  26 deg. . . 6%@ 10
W a te r  18 deg. .. 4%@ 8
W a te r  14 de-1'. . . 3%@ 6
C arb o n a te  ............ .13 © 16
C hloride .............. 12 © 15

Balaams
C opaiba ................. 70© 76
F ir  (C an ad a) . . . . .1 25
F ir  (O regon) . . . , . 25© 35
P e ru  ...................... .2 20 @2 40
Tolu ..................... 1 26@1 40

Berries
C ubeb .................... . 65© 76
F ish  ....................... 15© 20
Ju n ip e r  ................. 6© 10
P rick ley  A sh  . . . © 50

B ark s
C assia  (o rd in a ry )  25
C assia  (S aigon) 65© 75
E lm  (pow d. 25o) 25© 80
S a ssa fra s  (pow . 20c) 0  2a 
S oap (pow d. 25c) © 15

C ubebs ................. @4 50
E rig e ro n  ............... @2 50
E u c a ly p tu s  . . . .  7 5 9  85
H em lock, p u re  . .  9 1  00
J u n ip e r  B e rrie s  @1 25 
J u n ip e r  W o o d .. 40 0  50
L ard , e x t ra  . . . .  8501  00
L ard , No. 1 ......... 7 5 0  90
L a v en d e r F lo w ers  @4 00 
L a v en d er G arden  850 1  00
Lem on ................. 4 0 0 0  4 50
L inseed , boiled  bb l © 50
L inseed , boiled le ss  54© 58 
L inseed , ra w  bbls. © 49 
L inseed , r a w  le ss  53© 57 
M usta rd , t ru e  ..4  50@6 00 
M usta rd , a r t if l’l 2 75@3 00
N ea tsfo o t ............  80© 85
Olive, p u re  .......... 2 5 0 0  3 50
Olive, M alaga,

yellow  ........... 1 60© 1 75
Olive, M alaga,

g reen  ........... 1 500 1  65
O range, sw e e t . .4 00© 4 50 
O rganum , p u re  1 25© 1 50 
O riganum , com ’l 50© 75
P en n y ro y a l . . . . 2  2502  50
P ep p e rm in t ............  0 3  75
Rose, p u re  . . .  16 00018 00 
R osem ary  F low ers  9001  00 
Sandalw ood, E . I. 6 2506  50 
S a ssa fra s , t ru e  . 8 0 0  90
S a ssa fra s , a r t lf l 'l  4 5 0  50
S p ea rm in t ........  6 00 0  6 50
S perm  ................... 9001  00
T a n sy  ................... 4 75 0  5 00
T a r , U S P  ..........  25© 36
T u rp e n tin e , bbls. @51% 
T u rp e n tin e , le ss 55@ 60
W in te rg ree n , tru e  0 5  00 
W in te rg ree n , sw ee t

b irch  ..........  2 00@2 25
W in te rg ree n , a r t ’l 50© 60
W orm seed  ........  0 6  00
W orm w ood ........  ©8 00

D ig ita lis  ..............  © 60
G en tian  ............... @ 60
G inger ................... @ 60
G uaiac  ................... © 60
G uaiac  A m m on. 0  70
Iod ine ..................... 01  00
Iod ine , C olorless @1 25
Ipecac  ................... © 75
Iron , clo ............  @ 60
K ino  ....................... © 75
M yrrh  ................... © 60
N ux V om ica . . . .  @ 50
O pium  ................... ©2 00
O pium  C am ph. . .  © 75
O pium , D eodorz 'd  ©2 25
R h u b arb  ............... © 75

P a in ts
L ead , red, d ry  7%@ 10
L ead , w h ite  d ry  7% ©  10 
L ead, w h ite  oil 7 % 0  10
O chre, yellow  bbl 1 © 1% 
O chre, yellow  less 2 0  5
P u tty  ..............  2 % 0  5
R ed V en e tian  bbl 1 © 1% 
R ed V en e t’n, le ss 2 0  5
S haker, P re p a re d  1 500 1  60 
V erm illion, E n g . 9001  00 
V erm illion, A m er. 1 5 0  20 
W hitin g , bbl. . . .  1 0  1%
W h itin g  ............  2 0  5

Insecticides
A rsen ic  .............. 10
B lue V ltro l, bbl. 
B lue V ltro l le ss 7©

6%10
B ordeaux  M ix P s t 80 16
H ellebore, w h ite  

pow dered  . . . 15© 20
In se c t P ow der . . 200 85
L ead  A rse n a te  . . 80 16
L im e & S u lphu r 

Solution, gal 15© 25
P a r is  G reen  . . . . 16© 20

E x tra c ts
L icorice ............... 24© 28
L icorice pow dered  25© 30

Flow ers
A rn ica  ................... 18© 25
C ham om ile (G er.) 25© 35 
C ham om ile (R om .) 40© 50

Gums
A cacia, 1st ......... 40© 60
A cacia, 2nd . . . . 35 ©i 40
A cacia, 3d ........... 30© 35
A cacia, S o rts  . . 0 20
A cacia. P ow dered 3 5 0 40
A loes (B arb . P ow ) 22© 25
A loes (C ape P ow ) 20@i 25
A loes (Soc. P ow d.) 40© 60
A sa fo e tid a  ......... 1 000 1  25
A safoetida , Pow d.

P u r s  ............... 01  60
U. S. P . P ow d. © « 00

C am phor ............. 6 5 0 60
G uaiac  ................... 35© 40
G uaiac, P ow dered 40© 50
K ino  ....................... 6» 40
K ino , P o w d e re d .. © 45
M y rrh  ................... © 40
M yrrh , P ow dered © 60
O pium  ................. 7 25@7 50
O pium , Pow d. . . 8 50 0  8 75
Opium, G ran . . . 8 5 0 0  8 75
S hellac ................... 2 5 0 30
S hellac, B leached 3 0 0 36
T ra g a c a n th  . . . . 1 0001  25
T ra g a c a n th , P ew  60 © 76
T u rp e n tin e  ........... 19© 16

L eaves
B uchu ................. 1 85© 2 00
B uchu , P ow d. . . 2 00© 3 26
Stage, b u lk  ........... 18© 26
Sage, % s L oose 20© 26
Sage, P ow dered 26© 39
S enna, A lex. . . . . 26© 89
S enna, T in n . . . 1 6 0 29
S enna, T in n , P ow . 2 0 0 25
U va U ral ............. 100 16

Oils
A lm ends, B itte r ,

t r u e  ............... 6 00©6 60
A lm ond, B it te r ,

a rtlf llc ia l . . . ©1 75
A lm onds, S w eet,

t r u e  ............... 90@1 00
A lm ond, Sw eet,

Im ita tio n  . . 40©. 60
A m ber, c ru d e  . . 26© 80
A m b er rec tified . 40© 50
A nise ..................... 2 25@2 60
B erg a m o t ........... ©8 00
C aje p u t ................ © 76
C ass ia  ................. 1 5001  76
C asto r, bbls. a n d

16c a n s  ............. 12% ©
C ed ar L e a f  . .  • 85
C itro n e lla  ............ 69
Cloves ................... 1 75@2 00
C ocoanu t ............. 1 8 0 20
Cod L i v e r ........... 1 009:1 26
k it te n  Seed — 7001 26

Croton ................. l  «9

P o tass iu m M iscellaneous
B ic a rb o n a te  . . . . 15© 18 A cetanalld  ........ 30© 35
B ic h ro m ate  ........ 13© 16 A lum  .................. 3© 5
B rom ide .............. 40 0 50 A lum , pow dered and
C arb o n a te  .......... 120 15 ground  ........ 5© 7
C h lo ra te , x ta l a n d B ism u th  Subn i-

pow dered  . . . 12© 16 tr a te  . ........ 2 10@2 25
C h lo ra te , g ra n u la r 16© 20 B orax  x ta l o r
C yanide ............... 30© 40 pow dered  . . 6 0 12
Iod ide ................. 2 85@2 90
P e rm a n g a n a te  . .  15© 30
P ru s s ia te  yellow  30© 35
P ru ss ia te , red  . .  5 0 0  60
S u lp h a te  ..............  15© 20

R oots
A lk an e t ............... 15
Blood, pow dered  20
C alam us ..................35
E lecam p an e , pow d 15 
G en tian , p o w d .. .  12
G inger, A frican ,

pow dered  . . .  15
G inger, J a m a ic a  20 
G inger, Ja m a ic a , 

pow dered  . . .  
G oldenseal, powd.
Ipecac, pow d
Licorice ............
L icorice , powd.
O rris , pow dered  
Poke, pow dered
R h u b a rb  ............... 75@1 00
R h u b arb , pow d. 7 5 0  1 25 
R osinw eed, powd. 25© 30
S a rsap a ril la , H ond.

g ro u n d  ...........
S a rsa p a ril la  M exican ,

g round  ........... 25© 30
Squills ..................  20 0  25
Squills, pow dered  4 0 0  60 
T u m eric , pow d 
V ale rian , powd,

226 I 28 
)6 50 

. 2 75@3 00 
14© 16
12© 15
25© 80 
20© 25

© 50

25@ 30

Seeds
A nise ...................
A nise, pow dered
B ird , i s  .............
C ana ry  ...................
C araw ay  .............
C ard am o n  ...........
C elery  ...................
C o riander .............
D ill .........................
F en n e ll ...................
F la x  .........................
F lax , round  . . . .  
F oenug reek , pow.
H em p  ...................
L obe lia  .................
M usta rd , yellow  
M ustard , b lack  . .  
M u sta rd , powd.
P oppy ...................
Q uince ...................
R ap e  ...................
S aban illa  ..........
S abad illa , powd.
S’unflow er ..........
W orm  A m erican  
W orm  L e v an t . .

T in c tu re s
A conite  .................
A loes .....................
A rn ica  ...................
A sa fo e tid a  ............
B elladonna .........
B enzoin ...............
B enzoin Com pound
B uchu  ...................
C a n th a ra d ie s  . . .  
C apsicum  . . . . . . .
C ardam on  ...........
C ardam on , Comp.
C a tech u  ...............
C inchona .............
C olchicum  ...........
Cu be be .................

J 1  26
C alom el ..................1 25@1 35
C apsicum  ..........  20© 25
C arm ine ..............  0 3  50
C assia  B uds . . . .  0  40
Cloves ................. 2 5 0  30
C halk  P rep a re d  . .  6© 8%
C halk  P re c ip ita te d  7© 10
C hloroform  ........  38© 48
C hloral H y d ra te  1 25© 1 45
Cocaine ............... 4 1504  35
Cocoa B u tte r  __ 50© 60
C orks, list, less 70% 
C opperas bbls cw t @ 85 
C opperas, le ss  . .  2© 5
C opperas, Pow d. 4© 6
C orrosive Sublm . 1 2501  40 
C ream  T a r ta r  . .  28 0  35
C u ttlebone ......... 25© 35
D ex trin e  ..............  7©  10
D over's  P o w d er 2 0002  25 
E m ery , a ll N os. 6 0  10 
E m ery , pow dered  5 0  8
E psom  S alts, bb ls  0  1% 
E psom  S alts, le ss 2 % 0  5
E rg o t ................  1 600 1  75
E rg o t, pow dered  1 8 0 0  2 00
F lak e  W h ite  ........... 120  15
F o rm aldehyde  lb. 1 2 0  15
G am bler ............... 6© 10
G ela tine  ............. 35© 45
G lassw are , fu ll ca ses  80% 
G lassw are, less 70 & 10% 
G lauber S a lts  bbl 
G lauber S a lts  le ss 
Glue, b row n  . . .
Glue, b row n  g rd  
Glue, w h ite  . . . .
Glue, w h ite  g rd  __ _
G lycerine ............... 2 20
H ops 
Indigo

45@ 50

1% 5
15 
15 
25 
20 
32 

50© 80
8501  00

1 10
10©
15©
15©

Iodine ................. 3 75 0  4 00
Iodoform  
L ead  A ce ta te  
L ycopdium  . .
M ace ...............
M ace, pow dered

4 8 0 0  5 00 
120 18 
6 0 0  75 
80® 90 
9001  00

M entho l ........... 13 00©14 00
M ercury  ............  85© 90
M orphine, all b rd  4 55@4 80 
N ux  V om ica . . . .  0  10
N ux  V om ica pow  @ 15 
P ep p er, b lack  pow  20© 25 
P ep p er, w h ite  . .  25 0  35
P itc h , B u rgundy  10 0  15
Q u assia  ..............  1 0 0  15
Q uinine, all b rd s  21% 031%  
R ochelle S a lts  200 26
S acch arin e  ___  2 000 2  20
S a lt P e te r  ........... 7 % 0  12
S eid lltz  M ix tu re  2 0 0  25
Soap, g reen  . . . .  16 0  20
Soap, m o tt c a stile  10© 15 
Soap, w h ite  c a s tile

ca se  ............... @6 25
Soap, w h ite  ca stile

le ss  p e r  b a r  . .  ©  68
Soda A sh ........  1%@ 5
Soda B ic a rb o n a te  1 % 0  5
Soda, S al ............... 1 0  4
S p ir it C am phoe . .  0  75
S p ir it C ologne . .2 7 5 0  3 00 
S u lp h u r ro ll . . . .  2%@ 6
S u lp h u r Subl. . . . 2 % 0  5
T a m arin d s  ........  10© 15
T a r ta r  E m e tic  . .  40© 60 
T u rp e n tin e  V enice 4 0 0  60 
V an lla  E x t . p u re  1 0001  60 
W itc h  H aze l . . . .  6501  00
B a s  S u lp h a te  . . .  7 0  10

Our Home—Comer Oakes and Commerce

Our sundry salesmen are now on the road with a line of 
staple druggist sundries, stationery, blank books and sporting 
goods. Please reserve your orders for them.

Grand Rapids. HAZELTINE & PERKINS DRUG CO.

FOOTE & JENKS’ ;C O L E M A N ’S ( b r a n d , 

T erpeneless L e m o n  a n d  High Class V a n illa
Insist on getting Coleman's Extracts from your jobbing grocer, or mail order direct to

FOO TE & JEN K S, Jackson. Mich.

“AMERICAN BEA U TY ” Display Case N o. 412—one 
x \ .  of more than o n e  h u n d re d  m o d e ls  of Show Case, 
Shelving and Display Fixtures designed by the Grand 
Rapids Show  Case Company for displaying all kinds
of goods, and adopted by the m ost progressive stores o f Am erica.

G R A N D  RAPIDS SH O W  C A SE CO., Grand Rapids, Michigan 
T h e  Largest Show  Case and S tore E quipm ent Plant in  th e  W orld  

Show  Rooms and Factories: N ew  Y ork , G rand Rapids. Chicago, Boston, Portland

Four Kinds of Coupon Books
are manufactured by ns and all sold on the same 
basis, irrespective of size, shape or denomination.
Free samples on application.

TRADESMAN COMPANY, Grand Rapid«, Mich.



28 M I C H I G A N  T R A D E S M A N February 26, 1913

G R O C ER Y  P R IC E  C U R R E N T
These quotations are carefully corrected weekly, within six hours o f  mailing.

O

ADVA N C ED D E C L IN E D

CHEW ING GUM.
_ , „  . , _____ ___ A dam s B lack  J a c k  . . .  56

a n d  a r e  in te n d e d  to  be c o r r e c t  a t  t im e  o f  g o in g  to  p re s s , r n c e s .  h o w e v e r , a r e  A dam s S ap p o ta  ..............  55
lia b le  to  c h a n g e  a t  a n y  t im e , a n d  c o u n t r y  m e r c h a n ts  w ill h a v e  th e i r  o rd e r s  f illed  c h ic le ts  1 I I
a t  m a r k e t  p r ic e s  a t  d a te  o f  p u rc h a s e . C o ig n  V J o l e t ^ l p s  . .  60

D en tyne .........................  1 10
F lag  S p ruce  ................... 65
Ju icy  F r u i t  ..................... 55
Red R obin  .......................  55
Sen Sen ( J a r s  80 pkgs,

$2.20) ...................... . 66
S p earm in t, W rig ley s  . .  65
S p earm in t. 5 box J a rs  2 75
S p earm in t, 3 box ja r s  1 65
T ru n k  S p ruce  ............... 55
Y ucatan  .............................  65
Zeno .................................  55

5 boxes one k ind , 3c p e r  
box less.

C heese 
Peas— G re en

Index to M arkets
By Columns

B
B aked B ea n s  .................  J
B ath  B rick  ..................... *
B luing  ..............   f
B re a k fa s t Food ............. i
B room s ............................. f
B rushes  .............................  J
B u tte r  Color ................... 1

C and les • ■ •••................... , i
C anned  G oods ............... 1 ,
C arbon  Oils ................... “
C a tsu p  ...............................  i
C heese ............................... ,
C hew ing G um  ............... “
C hicory .............................  2
C hocolate .........................  "
C lothes L ines  ............... jj
Cocoa .................................  «
C ocoanut ...........................  2
Coffee .................................  ?
C onfections .....................  :
C racked  W h e a t ........ .. • *
C rackers ...................................2
> e a m  T a r ta r  ............... 6

D
6J l  l c G  " * lilao

F
fa r in a c e o u s  G oods . •
F ish ing  T a ck le  ...........
F lavoring  E x tr a c ts  . . .

6
7
7
7r 1UU1 a » u  *

F ru it J a r s 8

G
8jr d a t in e  • • 

gì a in  S a g s 8

H
8n e i uo • • • • ■ ■ ----- a

H ides a n d  P e lts  ........... »
H orse R ad ish  ............... 8

Telly ..............
felly G lasses

M
8
8QllIlLO 8

N
4

O
8

P
P ickles

AMMONIA
Doz.

12 oz. ovals  2 doz. box 75 
A X LE G R E A S E  

F ra z e r ’s
ltb . wood boxes, 4 doz. 3 00 
lib . tin  boxes, 3 doz. 2 35 
3% Ib. tin  boxes. 2 doz. 4 25 
101b. pails , p e r  doz. . .6  00 
151b. pails, p e r  doz. . .7 20 
251b. pails , p e r  doz. ..12  00 

BA K ED  BEA N S 
No. 1. p e r  doz. . ..45@  90
No. 2, p e r  doz..........7501  40
No. 3, p e r doz. . . .8 5 0 1  76 

BA TH  BRICK
E nglish  ........................... *5

BLUING
Jennings’.

C ondensed P e a r l B lu ing  
Sm all C P  B luing , doz. 45 
L arge , C P  B luing , doz. 75 

BREAK FA ST FOODS 
A petlzo , B iscu its  . . . . . 3  00 
B ea r Food, P e tt i jo h n s  1 95 
C racked  W h e a t, 24-2 2 50
C ream  of W h e a t, 86-2 4 50 
C ream  of R ye 24-2 . .  .3 00 
E gg-O -S ee W h e a t . . . . 2  75 
P o s ts  T o asties , T .

No. 2 ...........................  2 80
P o s ts  T o a sties , T .

N o. 3 ........................... 2 80
F arinose , 24-J  . . . . . . . .  2 70
G rape N u ts  ................... 2 70
G rape S u g a r F la k e s  . .  2 50 
S u g a r C orn  F la k e s  . .  2 60 
H a rd y  W h e a t Food  . .  2 25 
P o s tm a 's  D u tch  Cook 2 75
H olland  R u sk  ............... 3 20
K ellogg’s  T o a sted  R ice

B iscu it ....................... 3 30
K ellogg’s T o a sted  R ice

F lak e s  ......................... 2 80
K ellogg’s  T o a sted  W h e a t

B iscu it .......................  3 30
K rln k le  C orn  F lak e  . .1  75 
M ap l-W h ea t F lakes,

2 doz..................................2 70
M ap l-W h ea t F lak e s ,

3 doz................................. 2 80
M apl-C orn  F la k e s  . . . . 2  80 
M inn. W h e a t C srea l 3 75
A lg ra in  Food  ............. * 25
R alsto n  W h e a t F ood 4 50 
R alston  W h t Food 10c 1 45 
Saxon  W h e a t F ood . . .  2 50 
S h red  W h e a t Biscul*. 2 60
T risc u lt, 18 .............. • - } J#
P lllsb u ry ’s  B e s t C er’l 4 25 
P o s t T a v e rn  S pecial 2 80 
Q u ak e r P uffed  R ice . .  4 26 
Q u ak er P u ffed  W h e a t 2 85 
Q u ak e r B rk is t  B iscu it 1 90 
Q u ak er C orn  F la k e s  . .1  76 
V ic to r C om  F la k e s  . .2  20 
W a sh in g to n  C risps . . . 1  86
W h e a t H e a r ts  ............... 1 »0
W h e a ten a  ...........     4 60
E v a p o r’d  S u g a r C orn  9*

BROOMS
P a r lo r  ...............................  * J)®
Jew e l ...............................  !  1?
W in n er ..........   *
W h ittie r  S pecial ........  4 65

C lam s
L ittle  N eck, l ib .  @1 00
L ittle  N eck, 2R>. @1 50

C lam  Bouillon 
B u rn h am 's , % pL  . . . . 2  25
B u rn h am ’s, p ts ......................3 75
B u rn h am ’s  q ts ........................7 50

Corn
F a ir  ....................... 76© 90
Good ..................... 1 00 0 1  19
F an cy  ................... @1 80

F rench  P eas  
M onbadon (N a tu ra l)

per doz.............................. 2 45
G ooseberries

No. 2, F a i r  ................. 1 69
No. 2, F an cy  ..........  2 35

H om iny
S ta n d a rd  ...........................  85

L obste r
% lb ............................................ 2 59
1 lb .............................................. 4 25
P icn ic T a ils  ..................... 2 76

M ackerel
M ustard , l i b ..................... 1 80
M ustard . 21b..................... 2 80
Soused, l% Ib ....................1 60
Soused, 21b.....................  2 76
T om ato , 1Tb....................... 1 50
T om ato , 2Tb....................... 2 80

M ushroom s
H otels  ................... @ 15
B u tto n s, % s  . . . .  @ 1 4
B u tto n s, I s  ......... @ 25

O yste rs
Cbve, l i b ................ 9 0 0
Cove, 21b. . . . . . . . 1  6 0 0

P lum s
P lu m s ...................  9 0 0 7  66

P e a rs  In S y rup  
No. 3 cans, p e r  aoz. . .1 60 

P eas
M arro w fa t ......... @1 15
E a rly  J u n e  ......... 0 1  26
E a r ly  J u n e  s if te d  1 460 1  65 

P each es
P ie  ......................... 900 1  26
No. 10 size  ca n  p ie  @3 26 

P in eap p le
G ra ted  ................. 1 7 6 0 2  10
Sliced ................... 900 2  60

Pum pkin
F a ir  .........................  §0
Good .........................  90
F a n c y  ....................... 1 ®0
G allon .......................  2 15

R aspberries
S ta n d a rd  ............... 0

Salm on
W a rre n s , 1 lb . T a ll . .2  SO 
W a rre n s , 1 lb . F la t  . .2 40 
R ed A lask a  . . . . 1  650 1  75 
P in k  A la sk a  . . . . 1  3 5 0 1  46 

S ard ines
D om estic, i s  ............. 2 76
D om estic , % M u sta rd  2 75 
D om estic , % M u sta rd  m

P la y in g ‘C a rd s '" " .* .’. . ’. ’ * P a r lo r  G em  ................. !  l ì
P o ta s h  ............................... J
P ro v is io n s ....................... *

R ice ...................................  ®
RoUed O a ts  .....................  •

6
S alad  D r e s s i n g ............... #
S a le ra tu s  .........................  *
Sal Soda ...........................  •
S a lt . . . . . . . .........................  »
S a lt F is h * .........................  9
S eeds .................................  J®
Shoe B lack ing  ............. 1«
Snuff .................................  7®

S oda .................................  70
S p ices ...............................  1®
S ta rc h  ...............................  JO
S y ru p s  ...............................  18

T
T a b le  S au ce s  ................. J®
T e a  .....................................  lv
T obacco  ...............11. 13« J J
T w in e  ...............................  76

V in eg a r ...........................  18
W

W lck lng  .............................  J J
W oodenw are  ................... 13
W ra p p in g  P a p e r  ............ 14

No. 2 
No. 2 
No. 1

No.
No.
No.
No.

Y east Cake 14

Com m on W h isk  ......... 1 00
F an cy  W h isk  ............. J
W a re h o u se  ................... * oo

BR U SH ES
Scrub

Solid B ack , 0 In............  75
Solid B ack , 11 In .........  05
P o in ted  E n d s  ..............  *6

S tove
.......................  90

.........................1 25

.........................1 76
Shoe

I  ..................................1 0 #
7 ............................. 1 30
4 .................................1 70
3 ............................... 1 90
BUTTER COLOR 

Dandelion, 26c size  . .2  69
CAN D LES

Ffctnafitne, 6s .............  10
Paraffine , 12s ............. 10
W lck lng  ......................... 20

C A N N E S GOODS 
Apples

21h. S ta n d a rd s  . . .  @ 90
G allon .................  2 5 0 0 2  76

Blackberries
2 lb .........................  1 6 0 0 1  00
S ta n d a rd s  g a llons  0 5  00

B eans
B *ked  ................... 860 1  SO
R ed  K idney  ___  8 5 0  95
S tr in g  .....................  T 981 15
W a x  ....................... 7 5 0 1  16

B lueberries
S ta n d a rd  .........................  1 10
OaUoa ..........................   0 76

F ren ch , %s --------
F ren ch , % s ...............18013

Shrimps
D unbar, 1st doz. ..........1 30
D unbar, l% s  doz...........2 35

Succstash
F a ir  ...........................  • •
Good ....................... I l l
F a n c y  .................  1 1 5 0 1  4#

Straw berries
S ta n d a rd  ................. •*
F a n cy  .....................  * 3 »

T em ateea
Good ................................ J  16

CARBON OILS 
Barrels

Perfection ................ 0 1 1 »
D. S. G asoline . . . .  @19%
G as M ach ine . . . .  @27%
D eodor’d  N a p ’a  . . .  Ib l9
C ylinder ............  29 @34%
E ng in e  ............... 16 @22
B lack, w in te r  . .  8 @10

CATSU P
S n ider’s  p in ts  ...............  3 *6
S n id e r 's  % p i n t s ........... 1 16

C H EESE
A cm e ...........................  @1*
B loom lngdale . . . .  @13%
C arson  C ity  .............  @17
H o pk ins  .................... 0 1 §
R ive rside  ...................  @17
B rick  ...........................  @18
L eiden ........................ @16
L im b u rg e r ...............  0 1 »
P in ea p p le  ......... 40 ©6#
E d am  .........................  0 3 6
S ap  8<«o . . . . . . .  @J*
Sw iss, d o jnestlc  . .  ©13

CHICORY
B ulk  ....................................... 5
Red ......................................... 7
E ag le  .....................................  6
F ra n c k 's  ........................... 7
S cheue r’s .........................  6
R ed S ta n d a rd s  ...... 1 60
W h ite  ...............................  1 60

CHOCOLATE 
W a lte r  B a k e r  & Co.

G erm an’s  S w eet ..............  22
P rem iu m  .............................  32
C aracas  ................................. 23
H ershey ’s  A lm ond 5c . .  85
H ersh ey ’s M ilk, 5c . . . .  85

W a lte r  M. L ow ney  Co.
P rem iu m , % s ...................29
P rem iu m , % s ...................  29

CLOTHES LINE
p e r  doz.

No. 40 T w is te d  C o tton  95 
N o. 50 T w is te d  C o tton  1 80 
No. 60 T w isted  C o tton  1 70 
N o. 80 T w is te d  C o tton  2 00 
No. 60 B ra id ed  C o tton  1 00 
No. 60 B ra id ed  C o tton  1 25 
No. 60 B ra id ed  C o tton  1 85 
No. 80 B ra id ed  C o tton  2 25
No. 50 S ash  C o r d .........1 75
No. 60 S ash  C o r d .........2 00
N o. 60 J u t s  .......................  80
N o. 72 J u te  ..................... 1 00
N o. 6? S isa l ................... 85

G alvanized  W ire  
N o. 20, e a c h  100ft. long  1 80 
N o. 19, ea ch  100ft. lo n g  2 10 

COCOA
B a k e r 's  ......................... »7
C leveland  ......................... 41
Colonial, % s .....................  >6
C olonial, %s .....................  88
Ehips .................................  42
H ersh ey ’s  %’s  .................  30
H ersh ey ’s, % s .................  22
H u y le r .............................  {«
Low ney, % s .....................  JJ
Low ney, % s .....................  | |
L ow ney, % s .....................  »8
Low ney, 6 lb . c a n s  . . . .  33 
V an  H o u ten , % s . . . .  18
V an  H ou ten , % s ............  19
V an  H o u ten , % s ................80
V an  H ou ten , I s  ........... 65
W a n -E ta  ............................ 36
W ebb  ..................................  J*
W ilber, % s .......................  33
W ilber, %s ...................... 32

COCOANUT 
D u n h am ’s  p e r  lb.

% s, 61b. ca se  ............. 80
% s. 61b. c a s e ............... 29
% s, 151b. ca se  ........... 29
% s, 16lb. c a se  .........  28
Is, 161b. ca se  ........... 27
% s & -m s 151b. r a s e  28
Scalloped G em s ......... I f
% s & % s p a lls  . . . .  16
B ulk, p a lls  ..................... JJ
B ulk, b a r re ls  ............... 12

C O FFEES, ROASTED  
Rio

C om m on ......................... J f . ,
F a i r  ...................................  1»V4
Choice ...........................  J*
F a n c y  ...........................  JJ
P ea b e rry  .......................  *«

S an to s
Com m on .........................  « „
F a ir  ..................................... J*Vi
C hoice .............................  JJ
F a n c y  ........... ...............  J J
P e a b e rry  .......................  **

Maracaibo
F a ir  ...........................   94
C hoice .............................  *8

Mexican
C hoice ......................   J J
F a n cy  ..............................  **

Guatem ala
F a ir  ...................................  J f
F a n cy  ................................ **

J a v a
P r iv a te  G row th  . .26030
M and llng  ..........  J J 0 J 5
A ukola .........................  60082

M ooha
S h o rt B ean  ..................55222
L ong  B ea n  ................... J 4 0 J5
H . L . O. G. ............... 26028

B ogota
F a i r  .......................  J J
F a n cy  • . . • • • • • • • • • • • •
juxchange M ark e t, S tea d y  
Spo t M ark e t, S tro n g  

P ack ag e
N ew  Y ork  B as is

A rbuckle .......................  24 25
L ion ...............................  24 60

M cLaughlin’s  X X XX  
M cL au g h lin 's  X X X X  so ld  

to  re ta ile rs  only . M all m  
o rd e rs  d ire c t to  W l F . 
M cLaughlin 6  Co., C h lea- 
go.

E x tra c t
H olland , % g ro  boxes 95
F elix , % g ro ss  .............1 15
H u m m e l’s  foil, % gro . 85 
H um m el’s  tin , % gro. 1 43 

C O N FEC T IO N S 
S tic k  C andy  P a ils

S ta n d a rd  ........................... 8
S ta n d a rd  H  H  ............... 8
S ta n d a rd  T w is t ........... 9

C ases
Jum bo , 32 Tb ...................8%
E x t r a  H  H  .....................11
B oston  C ream  ...............14
B ig  S tick , 30 lb  ca se  ..8 %  

M ixed C andy
G rocers ...............................6%
X  L  O ...............................7
S pecial ................................10
C onserve ...........................  8%
R oyal .................................  8
R ibbon ...............................14
B roken  .............................  8%
C u t L oa f .........................  9%
L e ad e r .............................  8%
K in d e rg a rte n  ................... 11
F ren ch  C ream  ...............9
H an d  M ade C ream s ..17 
P rem io  C ream  m ixed 14 
P a r is  C ream  B on B ons 10 

F ancy— In P a lls
G ypsy H e a r ts  .................14
Coco B on B ons ...........14
F u d g e  S q u ares  ...............13
P e a n u t S q u a r e s ...............12
S u g a red  P e a n u ts  . . . . 1 2
S a lted  P e a n u ts  ...........12
S ta r l ig h t K isse s  ...........13
L ozenges, p la in  ........... 10%
C ham pion  C hocolate  ..11  
E c lip se  C hoco lates . . .1 4  
E u re k a  C hoco lates . . .1 6  
C ham pion  G um  D rops 10
A nise S q u ares  ...............10
L em on S ou rs  ...............1 0 "
Im p e ria ls  .........................10
Ita l. C ream  B on B ons 12
G olden W affles  ...........14
R ed R ose G um  D rops 10
A uto  K isse s  ...................14
Coffy T offy  .....................14
M olasses M in t K isse s  12 

F an cy —In. 6Tb. Boxes 
Old F ash io n ed  M olas

se s  K isse s  101b. bx. 1 30
O range  Je ll ie s  ........... 60
L em on S ou rs  .............  60
Old F ash io n ed  H o re -

hound  d rops  ........... 60
P e p p e rm in t D ro p s  . .  70 
C ham pion  Choc D rops 60 
H . M. Choc. L t. a n d

D ark , N o. 12 ...........1 10
B it te r  Srwefts, a s ’td  1 25 
B ril lia n t G um s, C rys. 60 
A. A. L ico rice  D rops 90 
L osenges, p r in te d  . . .  65
L osenges, p la in  ----- 60
Im p e ria ls  .....................  48
M ottoes .........................  65
G. M. P e a n u t B a r  . .  60
H an d  M ade C rm s 80090
C ream  W a fe rs  ............. 65
S tr in g  R ock  ................... 70
W in te rg re e n  B e rr ie s  . 60 

P op  Corn
C rac k e r J a c k  ............. 2 26
G iggles, 6c pkg. cs. 3 50
Ob M y 100s ................. 3 60

C ough D rops
P u tn a m  M en th a l . . . . 1  00
S m ith  B ro s ..................... 1 25

N U T S—W hole 
A lm onds, T a r ra g o n a  18 
A lm onds, D rak e  . . . .  17
A lm onds, C alifo rn ia

so ft s h e l l ...............
B raz ils  .................  © JJ
F ilb e r ts  ................. @15
Cal. N o. 1 ..............._ ___
W a ln u ts  s f t  sh e ll 17%@18 
W aln u ts , M arb o t . .  @16
T ab le  n u ts , fan cy  . .  @16 
P eca n s , m ed ium  . .  @16 
P ecan s, ex. la r g e . . @16
H ick o ry  N u ts , p e r  bu.

O hio .........................  2 00
C o c o a n u ta ............
C h es tn u ts . N ew  Y ork

S ta te , p e r  bu ..........
Shelled 

S p an ish  P e a n u ts  
P ec a n  H a lv e s  . . . .
W a ln u t H a lv e s  . .
F ilb e r t M eaU  . .
A lican te  A lm onds 
Jo rd a n  A lm onds 

P e a n u ts  
F a n c y  H  P  S uns

R o as te d  .............. _ _
Choice, raw , H . P . J u m 

b o ............................  @ 1
C RA CK ED  W H E A T

B ulk  .............................  «Vi
24 21b, p k g s .....................* 60

C R A C K E R S
N atio n a l B iscu it C om pany 

B ran d s  
B u tte r

E xce ls io r B u tte r s  ----- 8
N . B. C. Sq. bbl. 7 bx . 6% 
S eym our, R d. bbl. 7 bx. 6% 

Soda
N . B . C. b o x e s ...............6%
P rem iu m  .........................  J%
S elec t . . . . . . . ................... - |V i
S a ra to g a  F la k e s  ...........13
Z e p h y re tte  .......................JJ
S a ltin e s  ...........................  13

(F o rm erly  Z e p h y re tte  
B aited)

N . B . C. p íe n le  boxes 6%
G em , boxes .....................«Vi
S hea  ...................................  •

S w eet Goods
A nim als  .........................  10
A rm ad a  C akes ........... 8
A tlan tic s  .........................  12
A tla n tic s  A sso rted  . . . .  12 
A vena F ru i t  C akes . . .1 2  
B onnie Doon C ookies 10
B onnie L a ss ie s  ............. 10
B r it tle  F in g e rs  ..............10
B um ble Bee ............... 10
C am eo B iscu it, c a n s  ..25  
C am eo B iscu it A ss td

ca n s  .............................  25
C am eo B iscu it Choco

la te , c a n s  . .................25
C artw h ee ls  A sso rted  . .  8%
C ecelia B iscu it ............. 16
C hocolate  B ar, ca n s  . .  18
C hocolate D r o p s .............17
C hocolate D rp  C en te rs  16 
Choc. H on ey  F in g e rs  16 
C hocolate  R ose ttes , cn 20 
C irc le H oney  Cookies 12
C racknels  ..........   jg
C rack erm ea l .................  6
C ry s ta l R o se tte s  ........... 20
C ocoanu t Taffy  Bar. 13

8%@ 9 
@70§35 

30 
0 4 5  

0 5 0

7%

C ocoanu t D rops . . . . .  .12 
C ocoanu t M acaroons 18 
C ocanu t H on . F in g e rs  12 
C ocoanu t H on. J u m b ’s  12 
Coffee C akes, P la in  ..11
Coffee C akes, Iced  ___ 12
C ru m p e ts  ..........................io
D ian a  M arshm allow

C akes .........................  16
D in n e r B iscu it ...........25
D ixie S u g a r C ookies . .  9
D om estic  C akes ...........8%
E v e n tid e  F in g e rs  . . . .1 6  
E x tra  W ine B iscu it . .  10
F am ily  C ookies ............  8%
F ig  C ake A sso rted  . . . .1 2
F ig  N ew tons ....................12
F lu te d  C ocoanu t B a r  ..11
F ro sted  C ream s .............8 %
F ro s te d  G inger Cookie 8%
F ru it  L unch , I c e d .........10
G ala  S u g a r C akes . . . .  8%
G inger G em s ................... 8%
G inger G em s, Iced  ___ 9%
G rah am  C rac k e rs  ........ 8
G inger S naps  F am ily  . .  8% 
G inger S naps  N. B. C.

R ound .............................  8
G inger S naps  N . B. C.

S quare  ...........................  8%
H . H . Cookies, S ugar

P la in  ...............................  8
H . H . Cookies, S*ugar

Iced  ................................... 9
H . H . Cookies, M olasses

Iced  .................................  g
H ouseho ld  co o k ie s  . . . .  8 
H ouseho ld  Cookies, Iced  9 
H ousehold  Cookies,

M olasses, P la in  . . . .  8
H ippodrom e B a r  . . . .  12 
H oney  F in g e rs  A s. Ice 12 
H oney  Ju m b le s  Cocoa-

n u t, A sso rte d  ............  12
H oney  Ju m b le s, P la in . .  12
H oney  F la k e s  ................  14
Im p e ria l ...........................  9%
J a c k  F ro s t  G em s ........ 8
Jo n n ie  .........   8%
Jub ilee  M ixed ..................10
K ream  K lip s  ................. 25
L ady  F in g e rs  Sponge 30 
L eap  Y ea r Ju m b le s  ..18  
L em on  B iscu it S q u a re  8%
Lem on T h in s  ................. 17
L em on W a f e r s .............17
L em ona ......... ...................  •%
M ace C akes .....................  8
M andalay  .......................  10
M ary  A nn  .......................  8%
M arshm allow  Coffee

C ake ...........................  13
M arshm allow  W a ln u ts  18
M edora ...........................  8
M olasses F r u i t  Cookies

Iced  .................................11
M ottled  S quares  ......... 10
N. B. C. H oney  C akes

Iced  ...............................  12
O atm eal C rao k e rs  . . . .  8
O range G em s ................. 8%
O range  Sponge L a y e r

C akes ...........................  20
P en n y  A sso rte d  ...........8%
P e a n u t G em s ....................0
P icn ic  M ixed ................. 11%
P ilo t B rea d  ..................  7
P in ea p p le  C akes ........... 16
P re tz e ls , H a n d  M ade . .  9
P re tze ls , M edley ......... 10
P re tz e lle tte s , H an d  M d 9 
P re tz e le t te s , M ac. M d 8
R aisin  Cookies ............... 10
R aisin  G em s ...................U
R asp b e rry  C akes  ......... 12
R everes  A sso rted  . . . .  15 
R itten h o u se  F ru i t

B iscu it ........................... 12
R oyal L unch  ................... 8
R oyal T o a s t ................... 8
R ube .................................  8%
S ea F o am  B i s c u i t ........ 18
Spiced C u rra n t C akes  10 
Spiced  G inger C akes . .  9 . 
Spiced G inger C ks le d  10
S u g a r F i n g e r s ............... 12
S u g a r  C r i m p ................... 8%
S u g ar S quares , la rg e

o r  sm all ............. 0
S u lta n a  F r u i t  B iscu it 16 
S unnyside  Ju m b le s  . . .1 0
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6 8 10 11
S u p erb a  ...........................  8%
T riu m p h  C akes ............. 16
V anilla W a fe rs  ............. 17
W a fe r  Ju m b le s  can: 18 
W av erly  .........................  10

Peas
G reen, W isconsin , bu. 2 00
G reen, Scotch, b u .......... 2 00
S plit, lb. ...........................  6

In -e r  Seat Goods
p e r  doz.

A lbert B iscu it ............... 1 00
A nim als ............................. 1 00
A rro w ro o t B iscu it . — 1 00
B aro n e t B iscu it ........... 1 00
B rem m er’s B u tte r

W a fe rs  .........................1 00
C am eo B iscu it ...............1 50
C heese S andw ich  ........ 1 00
C hocolate  W a fe rs  -----1 00
C ocoanu t D a in tie s  . . . . 1  00
D in n e r B iscu its  ............ 1 j>0
E xcels io r B u t te r s  -----1 00
F a u s t O y ste r C rac k ers  1 00
F ig  N ew ton  ...................1 00
F iv e  O’clock T e a  .........1 00
F ro ta n a  ................ .. • • • J  00
G inger S naps, N . B. C. 1 00 
G rah am  C rackers, Red

L abel, 10c size  .........1 00
G rah am  C rac k ers , Red

L abel, 5c size  ........... 50
L em on S n ap s  ................. 50
O atm ea l C rac k e rs  - 1 0 0  
Old T im e S u g a r Cook. 1 00
O val S a lt B iscu it .........1 00
O y ste re tte s  ..................... “0
P rem iu m  S odas . . . . . .  1 oo
P re tz e le tte s , H d. M d. 1 00
R oyal T o a s t ................... 1 «0
R ykon B iscu it ............... 1 oo
S a ltin e  B iscu it ............... 1 oo
S a ra to g a  F lak e s  ........... 1 50
Social T e a  B iscu it . . ..1  00 
S u lta n a  F ru i t  B iscu it 1 50 
S oda C rac k ers  N  B C 1 00 
Soda C rack ers  S elect 1 00 

B u tte r  C rac k e rs  1 50

Sago
E a s t In d ia  .......................  5
G erm an , sack s  ...........
G erm an , b roken  pkg.

T ap ioca  
100 lb . sack s  
130 lb . sack s

F lake ,
-,'earl, __
P earl, 36 p k g s ................ 2 25
M inute , 36 p k g s ..............2 75

FISHING TACKLE
% to  1 in . .....................  6
1% to  2 In. .*.................. 1
114 to  2 in .........................  9
1 % to  2 in ......................... 11
2 in . ................................... 15
3 in ........................................20

Cotton Lines
No. 1, 10 fe e t . . . . ’............. 5
No. 2, 15 fe e t ................. 7
No. 3, 15 f e e t ................... 9
No. 4, 15 f e e t ................... 10
No. 5, 15 fe e t ................. 11
No. 6, 15 fe e t ................. 12
No. 7, 16 f e e t ................... 15
No. 8, 15 f e e t ................... 18
No. 9, 15 fe e t .................20

L inen Lines
Sm all ...................................  2*
M edium  ............................. 26
L a rg e  ................................... 34

Poles
Bam boo, 14 f t., p e r  doz. 55 
Bam boo, 16 f t., p e r  doz. 66 
Bam boo, 18 f t., p e r  doz. 86

" f l a v o r i n g  e x t r a c t s
Jen n in g s  D C B rand 

T e rp en e le ss  E x t r a c t  L em on
o. o. u r - -------  , n f?0. 1 F  box, p e r  doz. 75
U needa B iscu it . . . . . . .  Q n o . 2 F  box, p e r  doz. 90
U needa Jin.1er W a y fe r  1  ̂ F  BoXj p e r  ¿oz. i  75
U need a  L unch  B iscu it " ¡ 'vjN o. 3 T ap er, p e r  doz. 1 75 
V an illa  W a fe rs  . . . . .  .1 »»r 2 oz. F la t , F  M p e r  dz. 1 50
W a te r  T h in  B iscu it ..1  o«U E x t r a c t  M exican  V an illa  
Zu Zu G inger S naps  sn

L ess  th a n  c& rlots . . . . 1 5  00 
Feed.

S tre e t C a r  F e e d .................. 33
N o. 1 C orn  f t  O a t F eed  .33
C racked  corn  .....................32
C oarse  co m  m e a l.............. 32

FRUIT JARS  
M ason, p ts ., p e r  g ro . 4 00 
M ason, q ts ., p e r  gro . 4 40 
M ason, % gal. p e r  g ro . 6 75 
M ason, ca n  +ops, g ro . 1 40 

GELATINE
Cox’s, 1 doz. la rg e  . . . 1  75 
Cox’s, 1 doz. sm all . . . 1  00 
K nox’s  ¡Sparkling, doz. 1 25 
K nox’s  S park ling , gr. 14 00 
K nox’s  A cldu’d. doz. .1 25
N elson’s  .........................  1 50
O xford ...............................  75
P ly m o u th  Rock, F hos. 1 25 
P ly m o u th  Rock, P la in  90 

GRAIN BAGS
B road  G auge ................... 18
A m oskeag  .........................  19

HERBS
S age ...............................  15
H o p s .................................  15
L a u re l L eaves  ............... 15
S en n a  L eav es  ............... 25

HIDES AND PELTS  
H ides

G reen, No. 1 ............
G reen, No. 2 ............
C ured , No. 1 ............
C ured, No. 2 ............
C alfsk in , g reen , No. 
C alfsk in , g reen . No. 
C alfsk in , cu red , No. 
C alfsk in , cu red . No.

S hort C u t C lear 19 50@20 00
B ean ................. 17 50@18 00
B risk e t, C lea r 22 00 @22 50
P ig  .................................  23 *0
C lear F am ily  ..........  26 69

Dry Salt Meats 
P  B ellies ................. 13

Lard
Pure in  tierces . ,11%@12 
Compound Lard . .8%@ 8%
80 lb . tu b s  
60 lb . tu b s  
50 lb . t in s  
20 Tb. pa ils  
10 Tb. p a lls  
5 Tb. pa lls  
8 Tb. pa lls

. .ad v a n ce  
. . .a d v a n c e  } 
. . .a d v a n c e  \ 
. . .a d v a n c e  ? 
. . .a d v a n c e  1 
. . .a d v a n c e  1 

, . . .ad v a n c e  1

T . M. w h. hoop M ilchers
kegs .............................  73

Q ueen, bb ls ................... 11 00
Q ueen, % bb ls..............  5 75
Q ueen keg s  ............... 63

-T ro u t . .  • - 
No. 1,*100*175s. *.*,..*.*.*.7 5*0
No. 1, ‘C 4 0 8 .. '—.................1 25
No. 1, 10 lb s . ............. 96
No. 1, 8 lbs. . . . . . . . . . .  75

**? Mackeiiel .
M ess, lbO * b s .----- -- ,15 69
M ess, 401 ibtf. . . . . . ‘_______ 7 0*
M ess, 10 Tbs............................. 1 85

11%
10%
13
12
16
13%
16
14%

50
1 00Zw ieback

O ther P ack a g e  Goods 
B a rn u m ’s A nim als 
C hoco la te  T okens 
A m erican  B ea u ty  

G inger S naps  . .  •
B u tte r  C rackers. N BC 

fam ily  package  . - <
S oda C rack ers, N BC 

fam ily  p ac k ag e  . . . .  2 50
F ru it  C ake .................... 3
C rac k e r  M eal .............

T in  P ackages. 
P e r  doz.

50 
.2 50

50

2 60

In Special

F estin o 2 50
M in are t W a fe rs  ...........1 00
N abisco, 25c ................f  5U
Nalbisco, 10c .............. .\
C ham pagne W a fe r . . . .¿ t> u  

P e r  tin  in  bulk
S o rb e tto  .................. J 29
N abisco  ..................  * i “
F es tln o  ........ ••••••■ •
B e n t 's  W a te r  C rack ers  1 40

CREAM  fA R T A R
B arre ls  o r  d ru m s ......... 33
B oxes .................................  31
S quare  C ans ................
F a n cy  cadd ies  ............  41

D R IED  FR U IT S  
A pples

E v ap o r’ed, Choice bu lk  6% 
E v ap o r 'ed , F a n cy  pkg. 7%

A prico ts
C alifo rn ia  ............... 12@14

C itron
C orsican  ......................... 15

C u rra n ts
Im p ’d 1 lb. p k g ...............9
Im ported , bu lk  ............. °v*

Pparhps
Muirs*—Choice, 25 lb. b  J 
M uirs—F an cy , 25 lb . b  10 
F an cy , Peeled , 25 lb. 18 

Peel
L em on, A m e r i c a n ----- 12%
O range, A m erican  . . . .1 2 %  

R aisins
C luste r, 20 ca rto n s  . . . . 2  25 
Loose M uscate ls  3 C r 5% 
Loose M uscate ls  4 C r 6 
L. M. Seeded, 1 lb. 7@<% 

C alifo rn ia  P ru n ea  
90-100 251b. b o x es ..@  6 
80- 90 25Tb. b o x e s ..©  6% 

b o x e s . . @70- 80 
60- 70 
50- 60 
40- 60

25tt>.
25Tb.
251b.
251b.

b o x e s ..®  7% 
b o x e s ..®  8 
b o x e s . .  @ 9

Jen n in g s  D C B rand  
No. 1 F  Box, p e r  doz. 90 
No. 2 F  Box, p e r  doz. 1 25 
. ,o. 4 F  Box, p e r  doz. 2 25 
No. 3 T ap er, p e r  doz. 2 00 
2 oz. F la t  F  M p e r  dz. 2 00

FLO UR AND f e e d  
Gra n d  R ap id s  G rain  & 

M illing Co.
W in te r  W h e a t

P u r i ty  P a te n t  ........... 5 7#
le a l  of M inneso ta  . . .  4 75
S u n b u rs t .......................  4 75
W izard  F lo u r ............... 5 40
W izard  G rah am  ......... 5 60
W izard  G ran . M eal . .4  40 
W izard  B u ck w h ea t . .  6 00
R ye ...................................  4 40

V alley  C ity  M illing Co.
L ily  W h i t e - ................... 5 60
L ig h t L oa f ................... 6 10
G rah am  ......................... 2 30
G ran en a  H e a lth  ..........  2 40
G ran. M eal .................. . .1  60
Bolted M ed...................' . . . 1  50

V oig t M illing Co.
G raham  ...........................  4 60
V oigt’s C rescen t . . . .  5 50 
V oigt’s F lo u ro ig t . . . .  5 50
V oigt’s H yg ien ic  ........  4 60
V oigt’s R oyal ............... 5 90
W a tso n -H ig g in s  M illing Co.
P erfec tio n  F lo u r  ......... 6 50
T ip Top F lo u r ............. 5 10
Golden S h eaf F lo u r  . .  4 80 
M arshall’s B es t F lo u r  4 85 

W o rd en  G rocer Co.
Q uaker, p a p e r  ..............  5 40
Q uaker, c lo th  ............... 5 50
Q u ak er B u ck w h ea t bbl 5 40 

K an sas  H ard  W h e a t 
W orden  G rocer Co. 

A m erican  E ag le , % s ..5  20 
A m erican  E ag le , % s . .6 10 
A m erican  E ag le , % s . .5 00 

S p ring  W h ea t.
R oy B ak e r

G olden H o rn , fam ily  . .4  76 
G olden H o rn , b a k e rs  . .4  65
W isconsin  R ye ............... 3 75

Ju d so n  G rocer Co.
C ereso ta , % s ................... 5 30
C ereso ta , % s ................. 5 50
C ereso ta, % s ................. 5 40

W orden  G rocer Co.
W ingold, % s c l o t h -----5 50
W ingold, % s c l o t h -----5 40
W ingold, %s clo th  . .  5 30 
W ingold, % s p ap e r . .  5 35 
W ingold, % s p a p e r  . .  5 30 
B ak e rs ’ P a t e n t .................5 15

P e lts
Old W ool ............ @ 30
L am bs ................... 50@1 00
S h earlin g s  .......... 60@1 00

T  allow
No. 1 ...................... @ 5
No. 2 ....................... @ 4

W ool
U nw ashed , m ed. @18
U nw ashed , fine @13

HORSE RADISH  
doz..............................

JELLY
51b. palls, p e r doz. . .2  10

151b palls , p e r  pa ll -----  48
301b pails, p e r  p a i l ------ 90

JELLY  GLASSES  
% pt. in  bbls, p e r  doz. 15 
% p t. In bbls., p e r  doz. 16 
8 oz. capped  In bbls, 

p e r doz............................... 18
M APLE1NE  

2 oz. b o ttles , p e r  doz.
MINCE MEAT 

P e r  ca se  .......................

3 00

2 85
MOLASSES 

N ew  Orleans
F an cy  Open K e tt le  • • 42
Choice .............................  3|j
Good ...................................  32
F a ir  .............- .................... 30

H a lf  b a rre ls  2c e x tra

lb.
MUSTARD  

6 lb. box . .

S m eked  M eats 
H am s, 12 lb . av . 15% @16
H am s, 14 tb . av . 15 @15%
H am s, 16 R>. av . 14% lbl5
H am s, 18 Tb. av . 14%@15
S kinned  H a m s  ..16  @16%
H am , d ried  bee f

s e ts  ................... 20 @20%
C alifo rn ia  H am s 11 @11% 
P icn ic  B oiled H a m s  . .15
Boiled H a m s  ___ 24 @24%
M inced H a m  ...12% @ 13 
B acon ................... 16 @16%

S au sag es
B ologna ............... 9% @10
L iv er ..................... 7%@ 8
F ra n k fo r t  ........... 10 @10%
P o rk  ..................... 13 @14
V eal ................................. 11
T ongue .............................  11
H eadcheese  ................... 9

Beef
B oneless ............ 18 00@18.50
R um p, new  ............... 19 00

P ig ’s  F ee t
% bb ls.....................................  1 00
% bbls., 40 lb s .........................2 00
% bbls. ..............................4 00
1 b b l.........................................  8 00

T rip e
K its , 15 lb s ........................  90
% bbls., 40 Iba......................1 60
% bbls., 80 lb s ....................... 3 00

C asings
H ogs, p e r  Tb.................... 36
Beef, rounds, s e t  . .  17@18 
Beef, m iddles, s e t  ,.90@ 95
Sheep, p e r  bund le  __ 80

U ncolored B u tte rin e
Solid D a iry  ___  12 @16
C o un try  R olls . .12%@18

C anned M eats 
C orned beef, 2 Tb . . .  
C orned beef, 1 Tb. . . .
R o as t beef, 2 Tb. . . .
R o as t beef, 1 tb ............
r o t t e d  H am , % s -----
P o tte d  H am , %s . .  
D eviled H am , % s ..  
D eviled H am . % s . .  
P o tte d  T ongue, % s . .  
P o tte d  T ongue , %s

RICE
F an cy  ..................    6
J a p a n  S ty le  ......... 6
B roken  .....................  4

No.
No.

1, 100 lb s ...........
1, 40 lb s ...............

..11
1

No. 1. 10 Tbs..............

100
W hltefish  

lb s ...........................
50 tt)8...........................
10

8 Tbs...........................
100 lb s ...........................

40 Tbs...........................
10

8 lb s .........................

9 75 
5 25 
1 12 

92 
4 65 
2 10 

75 
65

SEEDS
A nise ...............................  14
C anary , S m y rn a  ............. 6
C ara w ay  ....................... 10
C ardom om , M ala b ar 1 20
C elery  .............................  40
H em p. R u ssian  ............. 5
M ixed B ird  ................... 5
M usta rd , w h ite  ............... 8
P oppy  ...............................  16
R ape ............................... 5%

SHOE BLACKING  
H an d y  Box, la rg e  3 dz 3 50 
H an d y  B ox, sm all . . . .  1 25 
B lxby ’s R oyal P o lish  85 
M iller’s  C row n P o lish  85

S N U F F
Scotch, in  b lad d ers  . . . .3 7
M accaboy, in  Ja rs  ........... 35
F ren ch  R app le  in  J a rs  ..43

SODA
............................... 5%
E ng lish  ............... 4%

Boxes
K egs,

4 20 
.2 20 
4 20 
2 20 

. 50 

. 90 

. 50 

. 90 

. 50 

. 90

@ 6 %
@5%
@4%

16
OLIVES

B ulk, 1 gal. kegs  1 15@1 25 
Bulk, 2 gal. k eg s  1 10@1 20 
B ulk, 5 gal. k eg s  1 00@1 15
S tuffed , 6 oz.....................  90
S tuffed, 8 oz.......................1 85
Stuffed, 14 oz.....................2 25
P itte d  (n o t stu ffed )

14 oz...............................8 25
. 90
.1 35

M anzan llla , 8 oz 
L unch , 10 oz. . . .  
L unch , 16 oz. . . .  
Q ueen, M am m oth,

oz................................
Q ueen, M am m oth , 28

19

.7 75 
4 38

FA R IN A C EO U S GOODS 
B eans

C alifo rn ia  L im a  ..........  7%
M ichigan L im a  ............  6
Med. H an d  P icked  . . . .  2 45
B row n H o lland  ............. 1 65

F a rin a
26 1 Tb. p ac k ag es  . . . . 1  50
B ulk, p e r  100 lb s ...........4 00

O riginal H olland R usk 
P acked  12 ro lls to  co n ta in e r 
3 co n ta in e rs  (36) ro lls  2 85 
5 c o n ta in e rs  (60) ro lls 4 75 

H om iny
P ea rl , 100 !b. sack  ----- 2 00
M accaroni and  V erm icelli 
D om estic , 10 lb. box . .  60
Im ported . 25 lb. box . .  2 50 

P earl B arley
C h es te r ............................. ” 60
E m p ire  ...........................

W y k e s  & Co.
S’leepy E ye, % s c lo th  5 85 
S leepy E ye, % s clo th  5 75 
Sleepy E ye, % s c lo th  5 65 
Sleepy E ye, % s p a p e r  5 65 
S leepy E ye , % s p a p e r  5 65 

Moal
B olted  .............................  4 20
G olden G ran u la ted  . . .  4 40 

W heat
R ed .................................  1 10
W h ite  ............................... 1 10

O ats
M ichigan ca rlo ts  ........... 36
L ess  th a n  ca rlo ts  . . . .  38

Corn
C arlo ts  ............................. 52
L ess  th a n  ca rlo ts  . . . .  66

H ay
C arlo ts  .........................  IS 00

O live Chow, 2 doz. cs,
p e r  doz.....................  2 25

PICKLES  
Medium

B arre ls , 1,200 co u n t .
H a lf  bbls., 600 co u n t
5 gallon  keg s  .................2 00

Sm all
B a rre ls  .........................  9 50
H alf b a rre ls  ............... 5 25
5 gallon  keg s  ......... 3 00

Gherkins
B arre ls  ........................... 14 5“
H a lf b a rre ls  ............... 7 75
5 gallon  kegs  ...............

S w eet Small
B arre ls  .........................  1* 59
H alf b a r re ls  ...............  8 00
5 gallon  kegs  ............... 3 25

PIPE S
Clay, No. 216, p e r  box 1 76 
Clay. T. D ., fu ll c o u n t 60 
Cob .....................................  90

PLAYING CARDS  
No. 90, S tea m b o a t . . . .  75
No. 15, R ival, a s so r te d  1 25 
No. 20, R over, en a m ’d  1 50
No. 572, S pecial ........... 1 75
No. 98 Golf, s a tin  fln. 2 00
No. 808, B icycle ........... 2 00
No. 632, T o u m ’t  w h is t 2 25

POTASH
B a b b itt’s  ....................... 4 09

PROVISIONS  
Barreled Pork 

C lear Back . .  22 00022 00

ROLLED OATS 
Rolled A vena, bbls. . .4 35 
S tee l C ut, 100 lb. sk s. 2 25
M onarch , bb ls ................. 4 10
M onarch , 90 tb. s ack s  1 90 
Q uaker, 18 R eg u la r . .1  45 
Q uaker, 20 F am ily  . . . . 4  00

SALAD DRESSING
C olum bia, % p t  ........... 2 25
C olum bia, 1 p in t  ........... 4 00
D u rk ee’s, la rg e , 1 doz. 4 50 
D u rk ee’s, sm all, 2 doz 5 25 
S n id er’s, la rge , 1 doz. 2 35 
S n id er’s, sm all, 2 doz. 1 35 

SALERATUS  
P ack e d  60 lbs. In box. 

A rm  a n d  H a m m e r . . .  .3 00 
W y a n d o tte , 100 % s, . .3 00

SAL SODA
G ran u la ted , bb ls.............  80
G ran u la ted , 100 lbs. cs. 90 
G ran u la ted , 36 pkgs. . .  1 25

SALT
Com m on G rades

100 3 Tb. s ack s  ............... 2 60
70 4 Tb. s a c k s  ............... 2 40
60 5 lb . s ack s  ............... 2 40
28 10 Tb. sack s  ............. 2 25
56 Tb. sack s  ................ 40
28 tb. s ack s  .....................20

W arsaw
56 lb . d a iry  in  d rill b ag s  40 
2g tb. d a iry  In d ril l b ag s  20

Solar Rock
56 Tb. sack s  ....................... 25

Common
G ran u la ted , F in e  ........... 1 05
M edium , F in e  ................. 1 10

SALT FISH  
Cod

L arg e , w hole, . . .  @7%
Sm all, w hole . . . .  @7
S tr ip s  o r b rick s  .7%@10%
P ollock  ................. @ 4 %

Halibut
S trip s  ...............................  15
C hunks ...........................  16

Holland Herring 
Y. M. w h. hoop bbls. 12 00 
Y. M. w h. hoop % bbl. 6 50 
Y. M. wh. hoop k egs 72

S PIC E S  
W hole Spices

A llspice, J a m a ic a  ........  9
A llspice, la rg e  G arden 11
Cloves, Z a n z ib a r .........27
C assia , C an ton  ...........14
C assia , Sc pkg. doz. ..25
G inger, A frican  .............. 9%
G inger, Cochin, ........... 14%
M ace. P e n a n g  ............... 70
M ixed, No. 1 .................16%
M ixed, No. 2 ................. 10
M ixed, 5c pkgs. doz. ..45
N u tm eg s, 70-80 ............. 30
N u tm egs, 105-110 ......... 22
P ep p er, B lack  ................. 13
P epper, W h ite  ............... 25
P epper, C ayenne ........... 22
P ap rik a , H u n g a ria n  ..

P u re  G round in Bulk 
A llspice, J a m a ic a  . . . .1 2
Cloves, Z a n z ib a r ........... 30
C assia , C an ton  ............. 12
G inger, A frican  ........... 18
M ace, P e n a n g  ............... 75
N u tm egs, 75-89  35
P epper, B lack  ............... 15
P epper, W h ite  ............. 35
P epper, C ayenne . . . .  24 
P ap rik a , H u n g a ria n  ..  45

M oyune, fan cy  . . . .  50®60 
P ingsuey , m ed ium  . . .  33
P ingsuey , choice ......... 35
P ingsuey , fan cy  . ...50@ 55

Young H yson
OhoicA ¿V . J. -•*.* .?■ i 30
F a n c y  - .-.;*. .*. 49@69

O olcrg  "
F orm osa , F a n cy  ....50@ 69
F orm osa,-.m eslium  . . . .  22
F o n rA se . choice . . . . . . . .  35

E nglitt.' B rea k fa s t
M edium  ....................... 25
Choice ........................... 30@35
F an cy  .........................  40@60

Ind ia
Ceylon, choice ........ 30@35
F an cy  .........................  45@50

TOBACCO 
F in e  C u t

B lo t .................................  1 45
Bugle, 16 oz..................... 8 84
Bugle, 10c ................... 11 09
D an  P a tc h , 8 a n d  16 o s  88
D an  P a tc h , 4 o s ...........11 62
D an  P a tc h , 2 o s ...............6 76
F a s t  M all, 16 o s..............7 80
H ia w a th a , 16 o s ...........  60
H iaw a th a , 5c ................. 5 40
M ay F low er, I f  es . . .  9 80
N o L im it, 8 oz................1 78
N o L im it, 16 ez ...........8 55
O jibw a, 8 a n d  10 ez. 40
O Jibwa, 10c ................... 11 10
O jibw a, 5c ................... 1 85
P e to sk ey  Chief, 7 oz. 2 00 
P e to sk ey  Chief, 14 oz. 4 00 
P each  an d  H oney. 5c 5 76
Red Bell, 16 oz................. 3 96
R ed Bell, 8 foil ............. 1 98
S terling . L  & D 5c . .5  76
S w eet C uba, c a n is te r  9 16
S w eet C uba, 6c .........5 70
S w eet C uba, 10c ........... 93
S w eet C uba, 1 lb. tin  4 90 
S w eet C uba, 16 oz. . .4  80 
S w eet Cube., % lb. foil 2 25 
S w eet B u rley  5c L& D  5 76 
S w eet B urley , 8 oz. . .2  45 
S*weet B urley , 24 lb. . .4  90 
S w eet M ist, % gro. . .5 70 
S w eet M ist, 3 oz. . . .1 1  10
S w eet M ist, 8 oz..........  35
T e leg ram , 5c ................. 5 76
T iger, 5c ........................... 6 00
T iger, 25c ca n s  ............. 2 35
U ncle D anie l, 1 Tb. . .  60
U ncle D aniel, 1 oz . .5  23

STA RCH
Corn

K ingsfo rd , 40 Tbs.............7%
M uzzy, 20 l ib . pkgs. . .  5% 
M uzzy, 40 l ib . pkgs ..5  

Gloss 
K ingsfo rd

S ilver G loss, 40 lib s . . 7% 
S ilver Gloss, 16 3Tbs. . .  6% 
S ilver G loss, 12 61bs. . 8% 

M uzzy
48 1Tb. pack ag es  ..........  5
16 31b. p ack ag es  ........... 4%
12 61b. p ack ag es  ..........  6
50Tb. boxes ..................... 3%

SYRUPS
Corn

B a rre ls  ......................... 26
H alf b a rre ls  ...................  28
B lue K aro , N o. 2 ...........1 80
Blue K aro , No. 2% . .2  06
B lue K aro , N o. 5 .................2 10
B lue K aro , No. 10 . . . . 2  00
R ed  K aro , N o. 2 ........... 1 91
R ed  Khtro, N o. 2% ----- 2 40
R ed  K aro , N o. 5 ........... 2 85
R ed K aro , N o. 10 ----- 2 26

P u re  C ane
F a ir  .................................  16
Good ............................... 20
Choice .............................  25

TA BLE SAUCES
H alfo rd , la rg e  ...............3 75
H alfo rd , sm all ............... 2 25

TEA
Jap a n

Sundried , m ed ium  ..24@26 
¡Sundried, choice ,...30@ 33 
Sundried , fan cy  . ...36@>40 
B ask e t-fired  m ed ium  30 
B asket-fired , cho lcs 35 @37 
B ask e t-fired , fan cy  40® 43
N ibs .............................  30@32
S iftin g s  ....................... 10@12
F an n in g s  ................... 14@15

G unpow der
M oyune, m e d iu m ........... 35
M oyune, choice ........... 22

Plug
Am. N avy , 16 oz............  31
A pple, 10 lb. b u t t  ___  38
D rum m ond  N a t L eaf, 3

a n d  5 lb .........................
D rum m ond  N a t L eaf,

p e r  doz .......................
B a ttle  A x .......................
B racer, 6 an d  12 lb. .
Big F ou r, 6 an d  16 lb.
Boot Ja c k , 2 lb ...............
Boot J a c k , p e r  doz. . .
Bullion, IS oz ..................
C lim ax, G olden T w ins
C lim ax, 14% oz..............
C lim ax, 7 oz...................
D ays’ W ork , 7 & 14 lb. 
C rem e de M enthe , lb. 
D erby, i  Tb. boxes  . . .
5 B ros., 4 tb ......................
F o u r R oses, 19c ...........
G ilt E dge , 2 Tb..............
Gold Rope, S f t  12 Tb.
Gold Rope, 4 & 8 Tb.
G. O. P ., 12 & 24 lb. 
G ran g er T w is t, 6 lb.
@. T . W ., 19% f t  21 lb. 
H o rse  Shoe, 6 & 12 lb. 
H oney  D ip T w is t, 5&10 
Jo lly  T a r , 5 & 8 lb . . .
J . T .. 5% & 11 lb. . . .  
K en tu c k y  N avy , 12 Tb. 
K eystone  T w is t, 6 lb.
K ism et, 6 lb .....................
M aple D ip , 20 oz...........
M erry  W idow , 12 lb. 
N obby Spun R oll 6 &
P a rro t, 12 Tb...................
P a r ro t,  20 lb .....................  28
P a tte r s o n ’s N a t. L e a f  93 
P eachey , 6-12 & 24 lb. 40 
P icn ic  T w ist, 5 Tb. . . .  45
P ip e r  H eidsick , 4 & 7 lb. 69 
P ip e r  H eidsick , p e r  doz. 96 
Polo. 3 doz., p e r  doz. 48
R ed icu t, 1% oz..............  38
R ed L ion. 6 & 12 lb. 
S crapp le, 2 & 4 doz. 
S h erry  Cobbler, 8 oz. 
S p ear H ead . 12 oz. . . .  
S peer H ead , 14% oz. 
S p ea r H ead , 7 oz. . . .
Sq. D eal 7. 14 & 28 lb. 
S ta r , 6, 12 & 24 lb. . .  
S ta n d a rd  N avy , 7%, 15

& 30 lb...........................
Ten  P en n y , 6 & 12 Tb.
T ow n T a lk , 14 oz...........
Y ankee G irl, 6. 12 & 24

60

98
28
30
32
86
86
46 
48 
44
47 
37 
62 
28 
65 
90 
50

36
46
36
43
45
40
35
32
45
48
25
32
58
34

Scrap
All R ed, 5c ................... 5 76
Am . U nion  S e ra  p . . . .  6 40
B ag  P ipe , 5c ............... 5 88
C utlas, 2% oz.................  26
G lobe S crap , 2 oz. . . .  30 
H ap p y  T ho u g h t, 2 oz. 30 
H oney  C om b S crap , 5c 5 76
H o n es t S crap , 5c ......... 1 55
M all P ouch , 4 doz. 5c 2 00
Old Stongs, 5c ................. 5 76
Old T im es, % gro . . .5  60 
P o la r  B ear, 5c, % gro . 5 76 
R ed B and , 5c % gro. 5 76 
B ad  M an  S crap  5c 1 43
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Scrappie, 5 o  pkgs. . . . .  4?
S u re  S hot. !>c, Vi g ib . 5 73 
Y ankee ■Girl- S crp -2  nz 5-76 
P a n  H an d le  Scrp  Vi g r  t> 76

■A 9° 6 00
P eac h y  S crap , 5c 
Union W orkm an ,

Sm oking
AU L eaf, 2% & 7 oz. 30
BB, 3% oz........................... 6 00
BB, 7 oz............................12 00
BB, 14 oz..........................24 00
B agdad , 10c t in s  ........ 11 52
B adge r, 3 oz. ...................5 04
B adger, 7 oz...................11 52
B anner, 5c ..................... 5 96
B an n e r, 8 oz. ................  1 60
B an n e r, 16 oz.....................3 20
Belwood M ix tu re , 10c 94
B ig Chief, 2% oz...........6 00
B ig Chief, 16 oz..........  30
B ull D urham , 5c . . . .  5 90 
B ull D u rh am , 10c . . . .  10 80
B ull D u rh am , 16c -----18 48
Bull D urham , 8 oz. . .  60
B ull D urham , I f  oz. . .6 72
B uck  H orn , 5c ............  5 76
B uck H o rn , 10c ........... 11 50
B ria r  P ipe, 5c ............  6 00
B ria r  P ipe , 10c .......... 12 00
B lack  S w an, 5c ..........  5 76
B lack  &wan. 14 oz. . .  3 50
Bob W h ite , i c  ............ 6 90
B ro therhood , 5c .......... 5 95
B ro therhood . 10c -----11 JO
B ro therhood , 16 oz. . .  89
C arnival. 6c ................... 5 70
C arn ival, -%  oz..........
C arn ival, 16 oz ...............
C ig a r C lip’g  Johnson  
C igar C lip 'g , S eym our 
Iden tity , 3 & 16 oz. . .
D arby C iga r C u ttin g s  4 
C o n tinen ta l Cubes, 10c
C orn Cake, 14 oz............2 55
C om  Cake, 7 oz..............1 45
C om  C ake, 5c ...............5 76
C ream , 50c palls  ........ 4 60
C uban  S ta r , 5c foil . .5 76 
C uban S ta r , 16 oz. p a lls  3 72
Chips, 10c .....................10 20
Dills B est, 1% oz..........  79
D ills B est, 3% oz. . .  • 77
D ills B e s t 16 oz..............  73
D ixie K id . 1% foil . . . .  39
D uke’s  M ix, 5c .......... .5 76
D uke’s M ix, 10c ........ H  52
D uke’s Cam eo, 1% oz 41
D rum . 6c ....................... “ JO
F F  A. 3 oz...................4 95
F  F  A, 7 oz.................... 11 50
F ash ion , 5c ..................  6 00
F ash ion . 16 oz...............  43
F ive B ros., 5c ............ 5 60
F ive B ros., 10c .......... 10 70
F ive  ce n t c u t P lu g  . .  29
F  O B 10c ...................11 50
F our R oses, 10c ..........  96
Full D ress, 1% oz. . . .  72
S lad  H and , 5c ............ 1 44
Gold Block, 1% oz. . . .  39
Gold Block, 10c .........11 88
Gold S ta r , 16 oz...............  38
G all & A x N avy , 5c 5 95
G row ler, 5c ...................4 42
G row ler, 10c ............... 2 94
G row ler, 20c ............... 1 85
G ian t, 6c ....................... 1 55
G ian t, 16 oz........................  33
H an d  M ade. 2% oz. . .  50
H aze l N u t, 5c ............  5 76
H oney  Dew, 1% oz. . .  40
H oney  Dew, 10c ........ 11 88
H u n tin g , 1% & 3% oz. 38
t X  L, 5c ....................... 6 10
t X  L . in  pa ils  ................  32
lu s t  S u its , 5c ............  6 00
lu s t  S u its , 10c ........... 11 88
K iln D ried , 25c ............. 2 45
K ing B ird . 7 oz............25 20
K ing B ird , 3 oz................... 11 00
K ing B ird , 1% oz. . . .  6 70
La T u rk a , 5c ............... 5 76
L ittle  G ian t. 1 lb ..........  28
Lucky S trik e , 1% oz. 94 
L ucky S trik e , 1% oz. 96
Le Redo, 3 oz......................10 80
Le Redo, 8 & 16 oz. 38 
M yrtle  N avy , 10c . . . . 1 1  80
M yrtle  N avy , 5c . . . .  5 94
M ary land  Club, 5c . .  50
M ayflow er, 5c ............... 5 76
M ayflow er, 10c ..............  96
M ayflow er, 20c ............. 1 92
N igger H a ir , 6c ...........5 94
N ig g er H a ir , 10c . . . .1 0  56
N igger H ead , 5c ........... 4 96
N igger H ead , 19c  9 84
N oon H our, 5c ............. 1 44
Old Colony, 1-12 gro . 11 52 
Old M ill. 5c ................... 5 76

40 20 
. 2  10 
. 4 12 
. .5  76 
..3  20 

5 95

.11 75 

. .5 76 

. .1  65

P ilo t, 7 oz. doz...............1 05
P116t,’ 14 doz. . . . . . . 2  10
P r in c e  A lbert,- .  10c i . 96
P r in te  Aroei-jt„ '8 , oc. . .  4 92 
P rin ce  A bert, 16 oz. . .  8 40 
Q ueen Q u a lity ,'5 c  . . . . . .  48
Rob Roy, 5c, ,fpfi ;.»...; 5 90 
Rob Roy., 10c * g ro ss 
Rob Roy, 25c doz. . . .
Rob Roy, 50c doz. .
S. & M ., 6c g ro ss  . .
S. & M., 14 oz. doz.
Sold ier Boy, 5c g ro ss
S o ld ier Boy, 1 0 c ............10 56
S oldier Boy, 1 lb ............ 4 80
S w eet C apora l, 1 oz. . .  60
Sw eet L o tus, 5c ...........6 00
S w eet L o tus, 10c ----- 12 00
Sw eet L o tus, p e r  doz. 4 15
S w eet Rose, 2*4 oz. 36
S w eet T ip  Top, 6c . .  2 00 
S w eet T ip  Top, 3% ®*. **
S w eet T ips, % gro  16 08
Sun C ured, 10® ........
S um m er T im e, 5e . .  
B um m er T im e, 7 oz. 
S um m er T im e 14 os. . .3  56
S tan d a rd , 2 ©z. ..........  5 90
S tan d a rd , 3% ©*........... 2*
S tan d a rd , 7 ©z...............1 68
Seal N . C., 1% cu t p lug  70 
Seal N . C., 1% G ran  63
T h re e  F e a th e rs , 1 oz. 63
T h re e  F ea th e rs . 10c 10 20
T h re e  F e a th e rs  and  

P ipe  com bination  . .  2 25 
Tom  A J e r ry , 14 oz. . .8  60 
Tom A J e r ry . 7 oz. . .  1 86 
Tom  & J e rry . 3 oz. . .  8 76
T ro u t L ine, 5c ........  5 95
T ro u t Line. 10c . . . .1 0  60
T u rk ish , P a tro l. 2-9 5 76
T uxedo, 1 oz. b ag s  . .  48
Tuxedo, 2 oz. t in s  . .  96
Tuxedo, 4 oz. c a r t  . .  64
T uexdo, 16 oz. t in s  . .  64
T w in  O aks, 10c ......... 94
U nion L ead er, 60c . .  5 06 
U nion L ead er, 25c . .  2 55 
U nion L ead er, 10c ..11  60 
U nion L ead er, 6c . . . .  5 95 
U nion  W o rk m an , 1% 6 76
U ncle Sam , 10c .........10 SO
U ncle S am , S oz........... 2 20
U. S. M arine , 6c -------6 00
V an  B ibber, 2 oz. t in  88
V elvet, 5c pouch . . . .  1 44
V elvet, 10c t in  ............... 1 92
V elvet, S oz t in  ............. 3 84
V elvet, 16 oz. can  -------7 68
V elvet, com b ination  cs 5 75
W a r  P a th , 5c ............... 5 95
W a r  P a th , 8 oz ............... 1 60
W ave L ine, 3 oz........... 40
W ave L ine, 16 oz. . . .  40
W ay  up, 2% oz. . . . .  6 75 
W ay  up, 16 oz. p a lls  . .  31
W ild  F ru it ,  5c ............. 5 76
W ild  F ru it ,  10c ......... 11 52
Y um  Y um , 5c ...........J  00
Y um  Y um , 10c ........... 1- 62
Yum Y um . l ib . ,  doz. 4 80

4 Vi inch , 5 g ro ss  ........... 55
C artons. 20 2Vi doz bxs. 60 

Egg C ra te s  and  F illers  
H u m p ty  D um pty , 12 dz. 20
No. 1, com plete  .............  40
No. 2. com plete  ............. 28
C ase No. 2, fillers, 15

s e ts  ........... 1 36
C ase, m edium , 12 s e ts  1 15

F au ce ts
C ork lined , 8 in ................  79
C ork lined , 9 in ................  80
C ork  lined , 10 in ...........  10

Mop Sticks
T ro ja n  sp r in g  ............... 90
E clip se  p a te n t  sp r in g  85
No. 1 com m on ........... 80
No. 2 p a t. b ru sh  h o lde r 85
Ideal No. 7 ....................... 85
12Tb. co tton  m op heads, 1 45

P alls
2-  hoop S ta n d a rd  .2 00
3- hoop S ta n d a rd  .2 35
2-w ire  C able ................. 2 10
C eda r all red  b ra s s  ..1  25
S-w ire C able ................. 2 30
P a p e r  E u re k a  ................. 2 25
F ib re  .................................  2 40

G alvan ized
G alvanized
G alvan ized

T oo thp lcks 
100 p ackages

..1  70 

. .1 90 

..2 10

Birch,
Ideal

Traps
M ouse, wood, 2 holes 22
M ouse, wood, 4 holes 45
M ouse, wood. 6 h«les 70
M ouse, tin , 6 holes . . . .  65
R a t, wood ..................... 80
R a t, sp r in g  ................... 75

Tubs
20-in. S tan d a rd , No. 1 7 50 
18-ln. S tan d a rd , No. 2 6 50 
16-ln. S tan d a rd , N o. 3 5 50
20-in. Cable, No. 1 ___ 8 00
18-ln. Cable, No. 2 ___ 7 00
16-in . Cable, No. 3 ----- 6 08
N o. 1 F ib re  ................... 10 25
No. 2 F ib re  ................... 9 25
No. 3 F ib re  ..................... 8 25
L arg e  G alvan ized  . . .  .6 75 
M edium  G alvan ized  . .6  00 
Sm all G a lvan ised  . . . . 4  25 

W ash b o ard s
B ronze G lobe ............... 2 50
D ew ey .............................  1 75
D ouble A cm e ................. 3 75
S ingle A cm e ................. 3 15
D ouble P e e rle s s  ........... 3 75
S ingle P ee rle ss  ............. 3 25
N o rth e rn  Q ueen ........... 3 25
D ouble D uplex  ............. 8 00
Good L uck  ..................... 2 75
U n iversa l ....................... 3 15

T W IN E  
C otton , 3 p ly  . . .  
C otton , 4 p ly  . .
J u te , 2 p ly  .........
H em p, 6 ply 
Fllaix,
W ool

.23 

.22 

.14
P P P I  .13

m edium  .............24
1 lb,, b a les  . -----6

W indow Cleaners
in ....................................
in ....................................
in .....................................

1 65
1 85
2 30

VINEGAR
W h ite  W ine, 40 g ra in  8 Vi 
W h ite  W ine, 80 g ra in  11% 
W h ite  W ine, 100 g ra in  13
O ak land  V in eg a r f t  P ickle 

Co.’s  B rands . 
H ig h lan d  ap p le  c id er ..18  
O ak land  app le c id er ..13
S ta te  Seal su g a r  .......... 11
O ak land  w h ite  p ick ling  10 

P ac k a g e s  free .
WICKING

No. 0, p e r  g ro ss  ............30
N o. 1, p e r  g ro ss  ............40
No. 2, p e r  g ro ss  ............50
No. 3, p e r  g ro ss  ............75

Old E n g lish  C urve  T%oz
Old Crop, 5c
Old Crop, 25c ...............
P . S., 8 oz., 30 lb . cs.
P . S., 3 oz., p e r  gro.
P a t  H an d , 1 oz...............
P a tte rs o n  Steal, 1% oz. 
P a tte r s o n  Seal, 3 oz. . .  
P a tte r s o n  Seal, 16 oz. 6 00
P eerless, 6c ................... 5 70
P eerless, 10c .............. .1 92
P eerless, 2 oz.................. 10 20
P eerless, 7 oz. ............. 23 76
P eerless, 14 oz................ 47 52
P laza , 2 gro . c s ................ 5 76
P low  Boy, 6c .............. -5 76
P low  Boy, 10c ............. 11 00
P low  Boy, 14 oz......... 4 50
Pedro, 10c . . .  • • • • • •11 |2
Pride of V irginia. 1% „ 77
Pilot, 6e ........................... •  » •

W OODENW ARE
B askets

B u sh e ls  ........................... 1 00
B ushels, w ide b an d  . . . 1  15
M ark e t ........................... 40
S p lin t, la rg e  . . . . * . -----  3 50
S plin t, m ed ium  ........... 3 00
S plin t, sm all ................. 2 75
W illow  C lothes, la rg e  3 25 
W illow , C lothes, sm all 6 25 
W illow , C lothes, m e’m  7 25

Butter P la tes
O vals.

% lb., 250 in  c r a t e ..........30
% lb., 250 in  c r a t e ..........30
1 tb ., 250 in  c ra te  ............35
2 Tb., 250 in  c ra te  ............ 45
3 Tb., 250 in  c ra te  ............65
5 Tb.. 250 in  c ra te  ............ 85

W ire  E nd .
1 Tb., 250 in  c r a t e ............. 35
2 lb ., 250 in  c ra te  ............ 45
3 Tb., 250 in  c ra te  ............ 55
5 Tb., 250 in  c ra te  ............ 65

Churns
B arre l, 6 ga!., each  . . . 2  40 
B arre l. 10 gal., each  ..2  65 

Clothes Pins 
Round H oad.
4 inch . 6 g ross ............... 60

W ood Bow ls
13 in. B u tte r  ................1 50
15 in. B u tte r  ............... 2 00
17 in. B u tte r  .............. .8 75
19 in. B u tte r  ................6 00
A ssorted , 13-15-17 . . . . 3  00
A ssorted , 15-17-19 ---- 4 25

W RAPPING PAPER
Com m on S tra w  ........... 2
F ib re  M anila , w h ite  . .  3 
F ib re  M anila , colored 4
No. 1 M an ila  ................. 4
C ream  M anila  ................. 8
B u tc h e rs ’ M an ila  .........2%
W a x  B u tte r , s h o r t  c’n t  13 
W a x  B u tte r , fu ll c o u n t 20 
W a x  B u tte r , r o l l s .........19

YEAST CAKE
M agic, 3 doz......................1 16
S un ligh t, 3 doz.................1 00
S un ligh t, 1% doz...........  60
Y eas t F oam , 3 doz. ..1  16 
Y eas t C ream , 3 doz. . .1  00 
Y eas t F oam , 1% doz. 58

A XLE GREASE

1 Tb. boxes, p e r  g ro ss  9 00 
3 lb . boxes, p e r  g ro ss  24 00 

BAKING POW DER  
R syal

10c size  . .  90 
%Ib. c a n s  1 35 
6 oz. ca n s  1 90 
%Tb. c a n s  2 50 
%Tb. ca n s  3 75 
1Tb. ca n s  4 80 
31b. cn a  13 00 
5Tb. C -.3  21 50

1 5  1 6  1 7

CIGARS
Jo h n so n  C iga r Co.’s  B rand

S. C. W ., 1,000 lo ts . . . .3 1
E l P o r ta n a  ............... ........ S3
E ven ing  P re s s  ........ ........ 32
E x em p la r .................... ........ 32

W orden  G rocer Co. B rand
B en H u r

P e rfec tio n  ................ ........ 36
P erfec tio n  E x tra s  . ........ 81
Londres ....................... .........SI
L ond res G rand  ........ .........Si
S tan d a rd  ..................... .........SB
P u rita n o s  ................... ........ 35
P ana ie llaa , P in a s  . . .........35
P an a te lla s , Bock . . . ........ 35
Jockey  C lub ............... ........ l i

Old Master Coffee

Old Master. 
San Marto ■ 
P ilo t..........

T E A
Royal Garden lA . V* and 1 lb. 40 

T H E  B O U R  C O.  
TO LEDO , O.

B oston C om bination  ...........
D is tr ib u ted  by  Ju d so n  

G rocer Co., G ran d  R ap ids; 
Lee & Cady, D e tro it; S y 
m ons Bro3. &  Co., S ag i
naw ; B row n D av is & W a r 
ner, Ja c k so n ; G odsm ark . 
D u ran d  &  Co., B a ttle  
C reek ; F ie lb ach  Co., T o
ledo.

COCOANUT
B ake r’s  Brtyrtl Shredded

10 6c pkgs., p e r  ca se  2 *0 
36 10c pkgs., p e r  ca se  1 60 
16 10c a n d  88 i c  pkgs., 

p e r  ca se  ...................2 60

The only
5 c

Cleanser
Guaranteed to" 

equal the 
best 10c kinds

SAFES
F u ll lin e  o f fire a n d  b u r 

g la r  proof sa fe s  k ep t in

stocL  by th e  T ra d esm an  
C om pany. T h ir ty -f iv e  s izes 
a n d  s ty le s  on h an d  a t  all 
tim es—tw ic e  a s  m any  sa fes  
a s  a re  ca rr ie d  by  a n y  o th e r 
h eu se  in  th e  S ta te . I f  you 
a r e  unab le  to  v is it G rand 
R ap id s  a n d  in sp ec t th e  
line personally , w rite  fo r 
qu o ta tio n s .

SOAP
L a u tz  B ros, f t  Co. 

Acm e, 30 b a rs , 75 lbs. 4 00 
Acme, 25 bars , 75 lb s . 4 00 
Acme, 25 b ars , 70 Tbs. 3 80 
Acme, 100 ca k es  . . . . 3  00 
B ig M aste r, 100 b locks 4 00
G erm an  M ottled  ........ 3 15
G erm an M ottled . 5 b x  3 16 
G erm an M ottled  10 bx 3 10 
G erm an  M ottled  25 bx  3 05 
M arseilles, 100 ca k es  . .6  00 
M arseilles, 100 cks 5c 4 00 
M arseilles, 100 ck to l l  4 00 
M arseilles, % box to ll 2 10

P ro c to r  & G am ble Co.
L enox  ................................. 3 00
Ivory , 6 oz............................ 4 00
Ivory , 10 oz ......................... 6 75
S ta r  ........................  2 25

T ra d esm an  Co.’s B rand  
B lack  H aw k , one box 2 50 
B lack  H aw k , five bxs 2 40 
B lack  H aw k, te n  b x s  2 25

COFFEE
Roasted

D w inell-W rlgh t Co.’s B ’ds

W h ite  H ouse, l i b ...................
W h ite  H ouse, 21b.................
Excelsior, B lend, l ib .............
E xcelsio r, B lend, 21b...........
T ip  Top. B lend, l i b .............
Royal B lend ..........................
Royal H ig h  G rade  ...............
S uperio r B lend .....................

A. B. W risley
Good C heer ....................4 00
Old C o u n try  ..................3 40

Soap Pow dere 
Show  Boy, 24s fam ily

size  ........................... 8 75
Snow  Boy, 60 5c ........2 40
Snow Boy, 100 6c . . . . 3  76
Gold D ust, 24 la rg e  . .4  60
Gold D u st, 100-5c . .4  00
K irkoline, 24 41b..................3 80
P ea rlin e  .........................  3 75
Soapine ............................. 4 00
B a u b itt’s  1776 ............... 3 76
R oselno ............................. 3 59
A rm o u r’s  ............... 8 70
W isdom  ............................. 3 30

Apex H a m s  ..................
Apex B acon .....................
Apex L a rd  .......................
E xcelsio r H a m s  ...........
E xcels io r B acon .............
S ilver S ta r  L a rd  . . . . . .
F am ily  P o rk  ...................
F a t  B ack  P o rk  .............

P r ice s  quo ted  upon ap p li
ca tion . H am m ond , S tan d ish  
&  Co., D e tro it, M ich.

Soap C om pounds
Jo h n so n ’s  F in e  ............. 5 10
Jo h n so n ’s X X X  ........... 4 35
R ub-N o-M ore  ................. 3 85
N ine  O’clock ................... 3 30

Scouring
E noch  M o rg an 's  Sons 

Sapolio, g ro ss  lo ts  . . . . 9  60 
Sapollo, h a lf  gro . lo ts  4 85 
Sapolio, s in g le  bo x es  2 40
Sapolio, h an d  ................. 2 40
Steourine M an u fac tu rin g  Co 
S courlne . 50 ca k es  . . . . 1  80 
Scourlne , 100 cakes  . . . 3  50

We Manufacture

Public Seating
Exclusively

r r l l i t « v f l A C  We furnish churches of all denominations, designing and 
I ' l l U r U l C S  building to  harmonize w ith the  general architectura l 
scheme—from the most elaborate carved fu rn itu re  for the cathedral to the 
modest seating of a chapel.

The fact that we have furnished a large majority of the city  
O v I l U U l a  an<j district schools throughout the country, speaks volumes 
for the merits of our school furniture. Excellence of design, construction 
and materials used and moderate prices, win.

Lodge Halls We specialize Lodge. Hall and Assembly seating. 
Our long experience has given us a knowledge of re

quirements and how to meet them. Many styles in stock and built to order, 
including the more inexpensive portable chairs, veneer assembly chairs, and 
luxurious upholstered opera chairs.

ttv___+■ V

ffmerican
215 Wabash A ve.

GRAND RAPIDS

Seating Company
CH IC AG O , ILL.
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B U S I N E S S - W A N T S  D E P A R T M E N T
A dvertisem ents inserted under th is head for two cents a word the first insertion and one cent a word for each subsequent 

continuous insertion. No charge less than 25 cents. Cash must accompany all orders.

BU SIN ESS CHANCES.

F o r S ale—A t Jack so n , M ich., a ll of th e  
stock , goods, m erch an d ise  a n d  fix tu res  of 
th e  d ru g  b usiness  of W . W . T odd; also  
o y e a r  le ase  of p re s e n t q u a r te r s  a t  v e ry  
low re n ta l;  location  b e s t in  city . R o b ert 
A. S 'm ith, T ru s te e  in  B a n k ru p tcy , C a rte r  
B ldg., Jack so n , M ich. 827

F o r Sale—O r possib ly  tra d e  fo r G rand  
R ap ids p roperty , good g e n e ra l s to re  in  
M ason co u n ty ’s sp lend id  f ru it  a n d  fa rm 
ing  section . Good es ta b lish ed  tra d e  w ith  
clean , u p - to -d a te  s to ck  invo ic ing  from  
$2,000 to  $3,000, w ith  fix tu res. F o r  p a r 
ticu la rs  a d d re ss  No. 826, c a re  T ra d esm an .

826
“ H om es of F lo rid a .” S am ple free . Copy 

of booklet, 'F lo r id a  In d u s tr ie s ,” 25c. Asco 
P ub lish in g  Co., Jack so n v ille, F la . 821 

Choice fo r ty -a c re  t r a c t  in  F lo r id a ’s 
fam ous f ru i t  belt. B a rg a in  p rice  quick  
sale . E a sy  te rm s  to  responsib le  p a r ty . 
O w ner, B ox 692, J ack so n v ille, F la . 823 

W a n ted —A p a r tn e r  in  a  g en e ra l m e r
chand ise  s to re  do ing  a  cash  business  of 
$35,000 a  yea r. I t  w ill ta k e  five th o u san d  
d o llars  to  buy half in te re s t. T he  reason  
fo r w an tin g  to  sell h a lf  in te re s t is  I  have  
tw o s to re s  a n d  i t  ta k e s  all m y  tim e  a t  
th e  la rg e r  sto re , do ing  a  ca sh  b u sin ess  
of $70,000 w ith  a  good live p a r tn e r . Can 
clean  up  $5,000 a  y e a r  profit. A dd ress
L ew is K nudsen , K enm are , N. IX  821_

F o r Sale—T he g ro cery  s to ck  of th e  la te  
A. T. T hom as, to g e th e r  w ith  le ase  on 
building. E n q u ire  of Geo. I. T hom as,
Owosso, M ich._______________ ________ 825
■ P a r tn e r  W a n ted —A ctive, w ork ing  in 
m a n u fac tu rin g  bu s in ess ; hav e  s to ck  w o rth  
sev e ra l th o u san d , fac to ry  equipped w ith  
e lec tric  lig h ts  an d  s te a m ; no ex perience ; 
ju s t  good com m on sen se  an d  am b itio n  
needed ; such  a  m an  can  h av e  half in 
te re s t  fo r $2,500 sp o t ca sh ; d o n 't w as te  
m y tim e  o r yours un less you m ean  bu si
ness an d  h av e  th e  cash . A ddress E . E l ls 
w orth . M gr. P a in t  D ep t., M arq u e tte  Co. 
G as & E lec tric  Co., Box 1273, N egaunee ,
M ich. ______________________________820

50c on th e  do llar buys a  nice b rick  
s to re  an d  s tock  of g en e ra l m e rchand ise  
in good ra ilro ad  to tvn . A ddress No. 819, 
c a re  M ichigan T ra d esm an .__________ 819

F o r S ale—Good p ay ing  m e a t m a rk e t in 
good location . E xcellen t ch an ce  fo r th e  
r ig h t p a r tie s . Good reason  fo r selling. 
B ran d  & W ohlfeil, T h re e  R ivers, M ich.

S IS
L au n d ry  F o r  "Sale—In S ou th ern  M ichi

g an  tow n, 5,500 p o pu la tion ; do ing  $225 
b u sin ess  p e r  w eek in  w in te r, $250 in  su m 
m er, ru n n in g  expenses  v e ry  low ; good 
equ ip m en t th ro u g h o u t. If  you a re  look
in g  fo r a  m oneym ak ing  b u sin ess  in v e s t i
g a te  th is  p lan t. Good reaso n  fo r selling. 
W. C. Lovejoy, H illsdale , M ich.______817

F o r  Sale—T he only snoe, ru b b er, h a t 
an d  cap  s tock  in a  tow n  in C en tra l M ich i
gan . R ich  fa rm in g  co u n try  and  finest 
c lass  of goods sold. A ddress No. 816, 
c a re  T ra d esm an ._____________________ 816

If you w ish  to  buy, sell o r ex ch an g e  an y  
le g itim a te  b usiness  of a n y  k ind , anyw nere , 
con su lt o u r B usiness  C hance D ep a rtm en t. 
I ts  o pera tion  is  n a tio n a l in  scope an d  
offers unexcelled  se rv ices  to  th e  seller, 
a s  w ell a s  th e  buyer. A d van tageous e x 
changes  fo r o th e r  p ro p e rtie s  a re  o ften  
a rra n g e d . In  w ritin g , s ta te  fu lly  your 
w an ts . T he  V arlan d  S ystem , C ap ita l 
B ank , St. P au l. M inn.______ ________ 814

F o r Sale—A s to ck  of g e n e ra l m e r
chand ise , invo icing  a b o u t $4,000. Sales 
a b o u t $35 p e r  day . R eason fo r  selling, 
s ickness. A ddress No. 728, c a re  M ichigan 
T ra d esm an . ________________ 728

W ill buy, fo r sp o t cash , s to ck  c lo th 
ing, shoes or g en e ra l s tock . W a n t lo
ca tion . A ddress L ock Box 143, S ta tio n  
D., St. Jo seph . Mo. 680

F o r  Sale—$2,000 to  $5,000 long  e s ta b 
lished  sa fe  and  fu lly  so lv en t g en e ra l m e r
ch an d ise  b usiness  in  M ichigan. R eason , 
d e a th  a n d  age a n d  in firm ity  of su rv ivo r. 
Fu ll in v e stig a tio n  inv ited . A ddress No. 
725, c a re  T ra d esm an . 725

W e offer fo r sale , fa rm s  an d  business  
p ro p e rty  in  n ea rly  all cou n ties  of M ich
igan  and  also  in  o th e r  s ta te s  of th e  
U nion. W e buy, sell an d  exchange 
fa rm s  fo r business  p ro p e rty  a n d  in v ite  
yo u r co rrespondence. J . E . T hom  & Co., 
7 th  F loo r K irb y  B ldg., S ag inaw , M ich. 659

M erchand ise sa le  conduc to rs .— A. E. 
G reene Co., B ox 266, L ansing . A d v e rtis 
ing  fu rn ish ed  free. W rite  fo r d a te ,
te rm s , etc ,_____ _____________________549

F o r sa le  o r ex ch an g e  fo r  im proved 
fa rm . N in e ty  b a rre l flouring  mill. Good
location  a n d  do ing  a  b ig  an d  pro fitab le  
b usiness . Good residence  goes w ith  th e  
p ro p erty . P rice  $12,000. H e a lth  reaso n  
fo r selling. A ddress No. 770, c a re  M ich
igan  T ra d esm an . 770

W a n te d —C lean s to ck  of d ry  goods for 
cash . M ust be cheap . A ddress No. 805, 
c a re  T ra d esm an . 805

M u st Sell Soon—240 a c re s ; 200 in  c u lti
v a tio n ; 3 -room  h ouse ; n e a r  school; 6 
m iles from  good to w n ; 30 ac re s  a lfa lfa  
la n d ; p rice  $5,000. R o b ert L . K nie, C or
dell, JD kla.____________________________ 772

A re you look ing  fo r a  b u y e r fo r  your 
b u sin ess  o r rea l e s ta te ?  I  b r in g  b u y e rs  
a n d  se llers  to g e th e r . W rite  m e to -d a y  
if you w a n t to  buy, sell o r  tra d e  a n y  k ind  
of b u sin ess  o r p ro p e rty . I  ca n  sav e  you 
tim e  a n d  m oney. E s ta b lish e d  1881. 
F ra n k  P. C leveland, 1261 A dam s E x p re ss
B uild ing , Chicago, 111.________ ;_______369
^  F o r  Sale—F ine, s lig h tly  used  ou tfit d ru g  
s to re  fix tu res, show  cases, so d a  fo u n ta in , 
e tc . G. V an A rkel, M uskegon  H eig h ts, 
M ich. ___________ _______ 783

F o r  Sale—G enera l s to ck  m erchand ise , 
$15,000 req u ired , lo c a ted  in  to w n  2,000. 
B es t fa rm in g  sec tio n  C en tra l M ichigan. 
C leanest, s a fe s t  in v e stm en t, capab le  m an. 
E v e ry th in g  favorab le . F u rn ish  references.- 
A ddress 779, c a re  T ra d esm an .______779

F o r  S ale  o r E x ch an g e—A good la rge  
fa rm , % dow n, can  ta k e  good co u n try  
s to ck  $3,000 to  $4,000, ba lan ce  cash . A d
d ress  801, c a re  T rad esm an .__________801

W holesa le  co n fec tione ry  in  live  c ity  of 
25,000; e s ta b lish ed  3 y e a rs ; la s t  y e a r ’s 
b u s in ess  n ea rly  $30,000; in v e n to ry  ab o u t 
$3,000; m u s t sell a c co u n t of p rev ious b u s i
n ess  connections a n d  fa ilin g  h ea lth , pos
sib ly  once in  a  y e a r ’s  tim e  you h av e  th e  
o p p o rtu n ity  of g e t t in g  in  on th is  c lass  of 
bu sin ess ; in v e s tig a te  now ; no a g e n ts . A d
d re ss  No. 800, c a re  M ich igan  T ra d esm an .

F o r  Sale—F a c to ry  p la n t, co n s is tin g  of 
th re e  tw o -s to ry  build ings, a ll connected , 
a re a  42,000 sq. f t., w ith  3 a c re s  land ; 
boiler, engine, n e a tin g  a p p a ra tu s ;  s itu a te d  
A drian , M ich. A pply 1120 P enobsco t 
B ldg., D e tro it, M ich.________________ 798

F o r Sale—A sm all u p - to -d a te  s to ck  of 
m e n ’s c lo th in g  an d  fu rn ish in g s . O ne of 
th e  b e s t re s o r t  to w n s  in  th e  f ru i t  b e lt of 
N o rth e rn  M ichigan. W rite  N o. 797, c a re
M ichigan T ra d esm an ._________________797
~~For Sale—B a k e ry  an d  r e s ta u ra n t ;  tow n  
of 1,500; good business . R eason  fo r  se ll
ing. h av e  o th e r  business . A ddress M rs. 
F . A rnold, Box  594, C henoa, 111.______796

F o r S'ale—A t once, d ry  goods s to re  of 
L. W . M ills, J r .  & Co., M ason, M ich. 
C lean s tock  now  of $5,000 to  $10,000. Spot 
ca sh  business . B es t loca tion  in  tow n. 
F ir s t  floor an d  b asem en t, size 33x80. C an 
be had  a t  $500 p e r  y ea r. R a re  chance  
fo r r ig h t m an . R eason  fo r se lling  is th a t  
L. W . M ills, J r . ,  w ho h a s  been  ru n n in g  
th is  b ran ch  s to re  is needed  w ith  M ills 
D ry  G oods Co., in  L an sin g , M ich. W rite  
o r com e to  L a n sin g , M ich., o r  M ason_at 
once._______ _______ _____________'_____795

F o r  Sale—T h e  Jo h n  Z. E v a n s  M fg. & 
S upply  Co., lo c a ted  on m a in  line  of th e  
C. B. & Q. R . R-, a lso  on th e  W a b ash  
a n d  M. & S t. L . ra ilro ad s , a t  A lbia, Iow a. 
F in e  d isp lay  room  an d  office. Room y 
g a rag e  an d  w ell-equ ipped  m ach in e  shop. 
W e c a rry  a  line  oi au tom ob iles a n d  s u p 
plies. M an u fac tu re  P i t  c a rs  an d  hand le  
a ll k in d s  of m in ing  equ ip m en t a n d  su p 
plies. L oca ted  in  h e a r t  of th e  Iow a m in 
in g  d is tr ic t. S u b jec t to  in v estig a tio n . 
A ddress P . H . H ynes , A very , Iow a. 794

F o r  Sale—T h e  P e to sk ey  H om e B a z a a r  
a t  reaso n ab le  p rice. Sell fo r co st price. 
Good ch an ce  fo r  m a n  w ho  w a n ts  to  go 
in to  b u s in ess  an d  good location . R eason  
fo r selling , am  g o ing  to  le av e  th e  s ta te . 
Good s to ck  on th e  m a rk e t. Call o r  w rite  
S im on Jo sep h , 314 L ak e  S t., P e to skey , 
M ich. _____________ _________________ 792

F o r  S ale—A  15-light F . P . gaso line 
lig h tin g  m ach in e  w ith  f ix tu res ; m ach ine  
in  p e rfec t w o rk in g  o rd er; p rice  $30. A d
d re ss  M. S. T a lia fe rro , W a tsek a , 111.

F o r  Sale—E sta b lish ed  shoe  business. 
Sm all s to ck . Low  re n t . L oca tio n : M o
line, Illinois. A ddress  W y n es B ros., M o
line, 111. 788

To E x ch an g e— $5,000 11-room  house  an d  
b a rn , fo r g ro ceries  o r  m e rch an d ise ; need  
m ore s tock . A ddress  G. H . C h ris ten sen , 
D e W itt ,  Iow a. _______ 787

F o r  Sale—A ra r e  chance , h igh  g rad e  
b ak e ry , 20 m iles from  G rand  R ap ids. 
B u sin ess  in  sp lend id  shape, in c rea s in g  
a ll th e  tim e . J u s t  fin ished  a  $4,000 hom e, 
th e  p ro fits  of 2% y e a rs ’ business . P o s i
tiv e ly  th e  only  b a k e ry  in  th e  tow n. Good 
bu ild ing , loca ted  n e x t to  c ity  hall. R en t 
reaso n ab le . D ay  w ork . P o w e r m ixer. 
E s ta b lish ed  14 y ea rs . P o p u la tio n  2,200. 
Invo ice $2,500. W aint to  e n te r  an o th e r  
line of business . A ddress No. 786, ca re  
T ra d esm an . 786

L ook H ere! W e  w ill buy  all yo u r old 
b a g s  a n d  o u rlap . W rite  u s  w h a t you 
h ave . P ek in  Co., D e tro it, M ich. 804

F o r  Sale—A good c lean  s to ck  of shoes, 
e tc . Good location . B ric k  s to re , low 
re n t. A  m o n e y m ak er fo r som eone. S tock  
a b o u t $2,000. A ddress Shoes ca re  T ra d e s 
m an . 803

F o r  R e n t o r Sale— S plendid open ing  fo r 
h a rd w a re  b usiness  in N o rth e rn  M ichigan 
tow n, on ra ilro ad . F a s t  im p ro v in g  fa rm 
ing  coun try . F o u rtee n  m iles to  n e a re s t 
c ity  h a rd w are . A ddress H .' R einberg ,
M cBain, M ich.__________ _____________ 806

B ecker, M inn eso ta ; g en e ra l m erch an d ise  
stock . $10,000 to  $12,000; p o p u la tion  300, 
m ixed n a tio n a litie s ; good b usiness  poin t. 
W rite  L. Snow  & Sons, B ecker, M inn.

807
F o r Sale— F irs t-c la s s  g rocery , w ith

$1,500 s to ck  a n d  good tra d e . A lso tw o 
n ice tw o -s to ry  houses w ith  th re e  lo ts  
and  one b ig  b a rn . A ddress Geo. K arg , 
B a ttle  C reek, M ich. ____ 746

F o r  Sale—A g en e ra l s to ck  of h a rd w are , 
p a in ts  an d  oils, in  G ran d  R ap id s, M ich
igan . S tock  is w ell a sso rted , no old 
sh e lf-w o rn  goods. T in  shop in  connec
tion . W ill in v e n to ry  ab o u t $5,000. B es t
of reaso n s  fo r selling . A ddress  No. 755, 
c a re  T radesm an ._____________________755

W a n te d —F o r  cash , s to ck  of gene ra l 
m erchand ise , c lo th in g  o r  shoes. A ddress 
B ox 112, B ardo lph, 111.________________ 750

F o r  Sale—C alifo rn ia  d ru g  s to re ; old e s 
ta b lish ed  corner, on th e  b e s t s t r e e t  and  
in th e  b e s t live c ity  in  th e  S ta te . W ell 
s tocked , good business , an d  m oneym aker. 
S tock  a n d  fix tu res  invoice $10,000; will 
sell fo r $8,500. A b a rg a in  fo r th e  r ig h t 
m an. A ddress W . L. H elke , S acram en to , 
Calif. 761

B lack sm ith  an d  w agon  shop a n d  tools 
fo r sa le ; b u ild ing  an d  lot. W rite  to  B ox 
756, E ldo rado  S prings, Mo.___________ 777_

Im ita tio n  B an k  N o te s—Y au r a d v e rt is e 
m en t n e a tly  p r in ted  on 1,000 $3.50; ex 
p ress  p repaid . Q u an titie s  ch eap er. F e d 
e ra l Book Co., W a sh in g ton, D. C . __673

F o r Sale—C lean w e ll-a sso rted  s tock  
m en’s a n d  boys’ clo th ing , shoes a n d  fu r 
n ish ings . W ill in v e n to ry  $20,000. T he 
b es t co rn e r  location  in  g ro w in g  tow n 
2,300 popu la tion , w ith  th re e  good fa c 
to ries , su rro u n d ed  w ith  b e s t fa rm in g  
co u n try  in  S ou th ern  M ichigan. P ay in g  
p ro fit $6,000 to  $7,000 y ea r. W ill sell 
to  responsib le  p a r tie s , o n e -h a lf  dow n, 
b a lance  on tim e . You ca n ’t  affo rd  to  le t 
th is  go by. I  h av e  o th e r  b u sin ess  th a t  
req u ires  m y  a t te n t io n . A ddress No. 780, 
c a re  T ra d esm an . 780

300 fe e t from  th e  b u s ie s t co rn e r in 
G rand  R ap ids. I  hav e  a  new , f irs t-c la ss  
g round  floor, double sto re , su ita b le  fo r 
house fu rn ish in g , fu rn itu re  o r d e p a r t
m e n t s to re . A ddress R em ing ton , 501 T he  
Cam pau .________  _____ _■__________ 776

Send fo r o u r p roposition  to  sell y o u r 
b u sin ess  o r  fa rm  p ro p erty . E n tire  co st 
$25. P a rd e e  B usiness  E xch an g e , T ra v -  
e rse  C ity, M ich .______________________778

T im b er In v es to rs—A ll k inds  tim b e r  a n d  
tim b e r  lands, a ll p a r ts  U n ited  S ta te s . F o r  
com plete  l is t  w r ite  J , J .  C randa ll & Son, 
W ellsville, N . Y,___________   781

L a u n d ry  M ach inery  F o r  Sale—I have  a
q u a n t ity  of seco n d -h an d  la u n d ry  m a 
ch in ery  w h ich  I h av e  ta k e n  on a  d eb t 
a n d  w ill sell a t  a  ba rg a in . M ach inery  is 
in  good condition  an d  w ell ca red  for. 
A ddress C harles  B. C arve r, E lk  R ap ids, 
M ich.  810

A G ilt E d g e  In v es tm en t. Oil com pany  
ju s t  o rgan ized  w ith  im m ense  possib ilitie s  
fo r d eve lopm en t of land  in  th e  P roven  
F ield , C addo P a ris h , L a ., w h ich  sa id  field 
p roduced  over 15,000,000 b a rre ls  of oil in 
1912, a n d  p ronounced  by th e  U n ited  S 'tates 
G overnm en t a s  one of th e  la rg e s t oil and  
g as  fields in  th e  U nion  to -d a y  a n d  only 
in  i ts  in fancy . C om pany d esire s  ca p ita l 
fo r d rillin g  purposes. S tock  $30 a  sh a re  
a n d  to  be paid  on in s ta llm en ts . Officers 
of com pany  endo rsed  by  N a tio n a l B ank. 
A s h a re  of s to ck  m ay  m ake you in d e 
p en d en t fo r life. O pp o rtu n ity  of a  life 
tim e. C om pany s ta n d s  rig id  in v e s tig a 
tion  a n d  th is  is a  b ona fide b usiness  
p roposition . W rite  fo r fu ll p a r t ic u la rs  a t  
once. A ddress  402 C odchaux  B ldg., N ew  
O rleans, L a . _______ 812

S afes  O pened—W . L . Slocum , sa fe  ex 
p e r t  a n d  lock sm ith . 97 M onroe Ave., 
G rand  R ap id s, M ich.________________ 104

J . L . M cK ennan , O m aha, n o ted  m e r
chan d ise  a u c tio n ee r; tw e n ty  y e a rs  d ev o t
ed d ire c tly  to  se lling  s to ck s  of m e r
ch a n d ise ; m y  re fe ren ce  w ill s a tis fy  you. 
H om e ad d re ss  Box 478, O m aha, N eb.

W ill p ay  cash  fo r s to ck  of shoes an d  
ru b b ers . A ddress M. J .  O., c a re  T ra d es-  
m an.___________________   321

F o r Sale—A d esirab le  s to ck  of d ry  
goods, g roceries, shoes. L oca ted  in  tow n 
of 1,400 popu la tion , E a s te rn  M ichigan. 
In v e s tm e n t $6,000. B usiness  good. A d-
d ress  No. 648, c a re  T ra d e sm a n._____648

F o r R en t—S tore  su ita b le  fo r d ry  goods 
o r g e n e ra l s tock . N o b e t te r  s to re  o r lo 
ca tio n  in  th e  city . Good open ing  fo r  d ry  
goods s to re  h e re  now . H . M. W illiam s, 
M ason, M ich., 754

AUCTIONEERS.
A uctioneer — S tocks of m erch an d ise  

closed ou t o r  reduced  an y w h ere  in  U. S. 
o r C an ad a ; e x p e rt serv ice, s a tis fa c tio n  
g u a ran teed . F o r te rm s  and  d a te  ad d re ss
R. G. H ollm an . H arv ey , I ll in ois. _ 763

M erchandise sa le  conduc to rs. A. E. 
G reene Co., 135 G rand  R iv e r Ave.. D e
tro it. A d vertising  fu rn ish ed  free . W rite  
fo r d a te , te rm s , e tc . 549

A uctioneers—W e hav e  been c losing  ou t 
m erch an d ise  sto ck s  fo r y e a rs  all over 
th is  coun try . If you w ish  to  reduce  o r 
close out, w rite  fo r a  d a te  to  m en w ho 
know  how. A ddress F e r ry  & C aukin , 440 
S ou th  D earbo rn  S t.. Chicago, 111. 134

H ELP W A NTED .
S ales m a n ag e r  fo r re liab le  stock , bond 

a n d  re a l e s ta te  in v e stm e n t se cu rity  house. 
M ust fu rn ish  references. A m erican  S e
c u ritie s  Co., Jacksonv ille . F la ._______822

W a n ted —Clerk fo r g e n e ra l s to re . M ust 
be sober and  in d u s trio u s  an d  hav e  som e 
p rev ious experience . R efe rences  requ ired .
A ddress S to re, c a re  T ra d e sm a n .____ 242_

E xperienced  sa lesm en , w ith  d ry  goods 
fo llow ing to  c a rry  line of tu b  s ilk  w ais ts . 
Also to  c a rry  line of s ilk  p e ttic o a ts . S ta te  
te r r i to ry  w an ted . R efe ren ces  requ ired .
S m art S et Co. P o tts to w n , P a ._______ 774

W a n ted —M en experienced  in  g rocery  
an d  o th e r  m e rcan tile  lines  to  sell m e r
c h a n ts  th e  C ham pion com plete  a c co u n tan t 
(firep ro o f-g u a ran tee d ), com b ination  safe , 
desk, acco u n t sy s tem  w ith  m oney d raw er 
and  com plete  reco rd e r; you can , w ith o u t 
cap ita l, build  a  p e rm a n e n t b u sin ess  and  
m ake  m ore m oney se lling  th is  sy stem  
th a n  by h a v in g  a  s to re  of y o u r own. 
T he  C ham pion R eg is te r  Co., 405 S ocie ty  
fo r S av ings  B ldg.. C leveland, Ohio. 769

I pay  ca sh  fo r sto ck s  o r p a r t  s to ck s  
of m erch an d ise . M u st be cheap . H. 
K au fer, M ilw aukee, W is. 92

F a rm  F o r  E x c h an g e—W ill tra d e  a  nice 
fa rm  fo r s tock  of m erchand ise . D escribe, 
w ith  p a r tic u la rs . P o r te r  P h illips, M an 
ch e ste r, “T enn._____ __________________ 669

M r. M erch an t—C lean o u t yo u r s to re  
an d  send  you r odds a n d  ends to  th e  
R eedsbu rg  A uction  H ouse . W e w ill buy  
th e m  fo r cash  if cheap, or sell th em  
fo r you on com m ission . A lso tu rn  in to  
cash  v e ry  qu ick ly  sto ck s  of m erch an d ise  
an y w h ere  in th e  U. S. o r  C anada by  th e  
au c tio n  m ethods. B es t serv ice  g u a ra n 
teed. S peak  E ng lish  an d  G erm an . F o r 
d a te s  a n d  in fo rm atio n  ad d re ss  T he 
R eedsbu rg  A uction  H ouse , R eedsburg , 
W is.__________________________________ 675

F o r Sale—$6,500 g en e ra l m erch an d ise  in 
one of th e  b e s t tow ns in  S ta te . W ill 
ta k e  fa rm  up to  $4,500. A ddress W . IL , 
c a re  T ra d esm an . 811

For Saie!
Stock of general merchan

dise inventorying $6,500. in
cluding full and complete 
lines of

CLOTHING 
GROCERIES 
DRY GOODS 
BOOTS and SHOES 
FURNISHING GOODS

Fixtures inventory $400.
Rent only $11 per month.
Stock located in substan

tial railroad town in Rent 
County, surrounded by good 
farming district.

Will sell for cash or ex
change for property in Mus
kegon. ____

Michigan Tradesman
Grand Rapids, Mich.



M I C H I G A N  T R A D E S M A N
F e b ru a ry  26, 1913

CLOVERLAND.

Z ephyrs F ro m  the  U pper Peninsula 
of Michigan.

M arquette, Feb. 24—O ur genial 
conductor, Bob Richards, under em
barrassing  conditions, got into the 
lime light last week. He and F red  
Edlund undertook to  en tertain  Lloyd 
M cG regor and show him the sights 
of M arquette after the electric lights 
are lighted, but L loyd showed them  
th a t he d idn 't have to  be shown, as 
he convinced Bob that he knew  a 
th ing  or tw o about the en tertain ing  
business himself. Bob decided to 
steer the boys up to the opera bouse, 
which is leased to a high class vaude
ville and m oving picture show of a 
quite superior type. Bob, being a 
very m odest and correct so rt of a 
fellow, chose seats about the middle 
of the house, but Lloyd, being a fel
low th a t’s out for all the fun there 
is in it, w ishing to  forge ahead, took 
the lead away from  Bob and steered 
to  the front row. F red  Edlund, being 
easily pleased, followed suit. Bob 
sat in the middle. T he particular 
stun t in vaudeville was “T he girl in 
the m oon.” She sw ung out uncom 
fortably  close to Bob, who w as te r 
ribly em barrassed and the girl was 
quick to see it. She then sang a beau
tiful little  love d itty  to him, while
Bob wished she was in------and then
she th rew  a pink carnation  to him. 
N ot only L loyd and Edlund, but the 
entire front of the house had the 
laugh on Bob, bu t poor Bob would 
have sold out for two cents. No m ore 
fron t seats for Bob, believe me!

L. C. Dingle, w ith  the N ational Bis
cuit Co. in the copper country, is 
again on the sick list, we are sorry 
to say, but we hope and- wish him a 
speedy recovery.

W e were deeply pained on our visit 
last T hursday  afternoon to  the p ros
perous little  village of Ilubbel to find 
the village in deep gloom  on account 
of the death during  the noon hour 
of one of its m ost beautiful and prom 
ising young women, Miss Effie M c
Donald, daughter of D eputy Inland 
Collector, John  R. M cDonald. Tw o 
weeks ago she was in her usual good 
health  and at her church, the C ongre
gational, of which she had been a 
consistent m em ber since childhood. 
She and her cousin, also a Miss Mc
Donald, daughter of Donald M cD on
ald, sang a beautiful duet, en titled  Face 
to Face, selected by her as appro
priate to  the serm on which was taken 
from  the text, 1 Cor. 13-12: F or
now we see through  a glass darkly, 
bu t then face to face. Now I know 
in part, but than  shalll know even 
as 1 am know n." Rev. Bagnall, her 
pastor, told me tha t never did he 
hear her sing so beautifully  as she 
did tha t duet which it seems fo re
shadow ed her death. Effie was a 
beautiful girl, beloved by all with 
whom  she came in contact. She was 
educated in the Lake L inden public 
schools and g ratuated  in the class of 
1904. A fter com pleting her education 
here she w ent to  Ann A rbor and a t
tended the U niversity  of Michigan, 
from  which she also graduated in 
1908. F o r some tim e past she has 
been a teacher in the O sceola schools,

w here she was popular w ith the facul
ty and loved by the pupils under her 
charge. Miss M cD onald was an ac
tive m em ber in the local chapter of 
the O rder of E astern  Star, w here her 
services will be very sadly missed.
As before stated, she was an arden t 
w orker in the church. O n M onday 
evening, Feb. 10, she first com plained 
and her physician diagnosed the ail
m ent as pneum onia. T he case took 
on an aggravated  form  and for ten 
days she lingered betw een life and 
death until T hursday  when, amid the 
tears of loving friends, she passed 
away.

Ideals are like stars. You will 
never succeed in touching them  w ith 
your hands but, like the seafaring m an 
on the desert of w aters, you follow 
them  as your guides and thereby 
reach your destiny.

A rth u r Sandberg, of Ishpem ing, 
who for the past four years has m ost 
successfully represen ted  the H. J. 
H einz Co., has resigned his position 
to  go back to  his old and first love, 
the bakery business, having accepted 
a position w ith the H ilker & Bletch 
Co., a baker’s supply house of Chi
cago. A rt. will cover the large  cities 
betw een M inneapolis and the coast. 
T he position  came unsolicited and we 
w ho know  A rt. believe th a t the  H il
ker & Bletch Co. has decided both 
wisely and well, as we beieve th a t 
A rt. will m ore than  realize the ir ex
pectations. H ope you’ll come back 
to M ichigan once in awhile, A rt., and 
see us. W e certainly wish you a full 
hatful of luck!

Now here’s ano ther sam ple of w hat 
we have in C loverland: W e have a 
ladv righ t here in M arquette who is 
m aking a g reat success of raising 
peaches. T he quality is excellent and 
the size large. W e also have a lady 
at M anistique, Mrs. Inez Passenheim , 
who, during  the past week, has been 
p resen ting  to  her friends beautiful 
sam ples of fine ripe, fully m atured 
oranges. T hey  differ from  the  Cali
fornia crop in th a t the M anistique 
product is no t frosted. You people 
in the L ow er Peninsula who think 
th is is a land of ice and snow, sit 
up and take notice. You have n o th 
ing on us at all w hen you com e to  
conditions of clim ate. W hen  we w ant 
a real freeze-to-death  experience, we 
find ourselves obliged to  go down to 
D etro it or Chicago. T h is is no jolly!

T he D., S. S. & Co. has been so 
good to  us in g ran ting  us nearly 
everyth ing we ever asked fo r we, in
deed, dislike calling a tten tion  to  a 
needed im provem ent a t N ew berry. 
W e visited th a t busy little  village two 
weeks ago and while there  our a t
ten tion  was called, officially, to  the 
conditions at the depot. T h is is a 
nice little  concrete depot, bu t so small 
th a t it is en tirely  inadequate to  the 
needs of the place. T h ere  is only 
one w aiting room, 20x20, less a to ilet 
room , 5x10, cut off the w aiting  room . 
T here  is seating  capacity for only 
fourteen  people and while I was 
aw aiting the m orn ing  train  com ing 
north , I counted th irty -fou r people 
in the room . T h ere  w ere only tw o 
ladies, because the rem aining ladies 
w ere out on the p latfo rm  tak ing  in 
the b racing  ozone, as the day was

cold and the tra in  late. O f the  re
m aining th irty -tw o people in the w ait
ing room , 75 per cent, w ere in tox i
cated foreigners, all m en, and a t one 
tim e th ree of them  w ere in the toilet 
room  and one of them  m aking use 
of the to ile t w ith the door open. W ith  
a deep sense of shame, I closed the 
door myself. W e sincerely hope that 
the D., S. S. & A. Railway will take 
th is m atter up at once by enlarging 
the w aiting  room  facilities by about 
four fold, m aking proper provision 
for ladies so th a t they  will no t be 
forced into the unwelcom e society of 
drunken foreigners.

U ra D onald Laird.

Special F eatu res in the  G rocery and 
P roduce T rade.

Special C orrespondence .
New York, Feb. 24—T here  is cer

tainly a little  m ore “com fortable” 
feeling in the spot coffee m arket and 
orders and enquiries have come in 
w ith quite sa tisfacto ry  frequency. 
Q uotations are ra th er above the 
views of roasters and they  are in
clined to w atch the option m arket 
ra th er  than  run  any chances. A t the 
close Rio No. 7 is w orth  in an in
voice way 1 2 ^c . In  store and afloat 
there are  2,530,035 bags, against 
2,514,856 bags at the sam e tim e last 
year. M ilds seem a trifle weak, with 
good C ucuta 15c.

Refined sugar has. had a ra th er 
quiet week, although the  reduction 
to 4.25 has probably stim ulated trade 
to som e extent. W ithdraw als have 
been quite free and the future seems 
hopeful.

T eas have been in m oderate  re
quest and no one variety  seem s in 
special dem and. Prices are w ithout 
particu lar change.

Rice is steady. B uyers are taking 
only enough to do business w ith 
in individual cases, but the orders 
have been num erous. R eports from  
the South indicate great streng th , 
bu t it is a question how long prices 
can be held up if the dem and sags. 
Prim e to  choice dom estic, 5J^@5J4C- 

Spices have sold fairly well and 
quotations appear to  be well sus
tained. Stocks are m oderate. A hun
dred tons of pepper w ere am ong the 
sales reported .

M olasses is ra th er  quiet as the 
season approaches its end. Q uota
tions are practically  w ithout change 
—good to  prim e centrifugal, 35@40c. 
Syrups are steady and unchanged.

I t  is becom ing m ore and m ore 
evident th a t stric tly  standard  3s to 
m atoes at 80c are p re tty  well cleaned 
up, and if there  is any urgency to 
sell at th is figure, the goods are 
regarded w ith suspicion. Low grade 
peas are offered freely, but buyers 
are slow to take advantage of the 
situation. F ine grade are apparen tly  
not very plentiful and quotations are 
strong. S tring  beans and o ther goods 
m oving in the usual ru ts and there 
is no change in the entire  list.

T op  grades of bu tte r are down a 
peg. Cream ery specials are quoted 
at 35@35J^c and are hardly steady 
at this. F irs ts, 32j4@34c, and the 
same for held ex tras; process, 25@ 
26J^c; im itation cream ery, 24@ 24^c; 
factory, 32@23c.

Cheese is steady, w ith whole milk 
still quoted at 17j4@18c.

E ggs are slightly  higher for de
sirable stock. Best W estern , 22@24c, 
and from  this down to 20c for fresh- 
gathered  firsts.

P ou ltry , B u tte r and E g g  M en to  
Meet.

Mason, Feb. 25—T he ten th  annual 
convention of the M ichigan P oultry , 
B utter and E g g  A ssociation will be 
held at the H otel Griswold, D etroit, 
M arch 6 and 7.

You will note th a t the officers and 
Executive Com m ittee have spared 
neither tim e nor m oney to  m ake this 
the g rea test convention th a t the As
sociation has ever held, and I w ant 
to call your a tten tion  especially to 
the m eeting at 10 o’clock on Friday 
m orn ing  which is set aside for general 
business and discussions.

N ever w as it m ore necessary for 
us to  have a live S tate  o rganization  
than  it is at the p resen t tim e. W ith  
the  different m atte rs  com ing up be
fore the L eg islatu re  which are detri
m ental to our interests, the attitude 
of the  railroads, etc., we m ust all 
put our shoulders to  the wheel and 
m ake our A ssociation one which we 
m ay all be proud of.

W ith o u t your assistance, the officers 
and Executive C om m ittee can do 
nothing. T ake a couple of days off 
and attend th is m eeting  and do not 
fo rget to  b ring  tw o or th ree new 
m em bers w ith you. I t  will pay you.

T h e  program m e arranged  for is as 
follow s:

T hursday  A fternoon.
A ddress of W elcom e— H on. O scar 

B. M arx, M ayor of the city of D etroit.
R esponse—F. A. Johnson, P resi

dent D etro it B utter and E gg  Board.
A ddress of the P residen t—B. L. 

Howes, D etro it.
R eport of Secretary  and T reasu re r— 

Jerom e E. W aggoner, Mason.
A ddress—W . F. Preibe, Chicago, 

Chairm an of T ran sp o rta tio n  Com m it
tee, N ational Poultry , B utter and Egg 
Association.

A ddress— Chas. E. McNeil, Chicago, 
Secretary N ational P oultry , B utter 
and E gg  Association.

Banquet a t 6 o’clock.
F riday Forenoon.

G eneral Business M eeting.
R eports of Com m ittee.
D iscussion on various m atters. 
E lection of officers.

F riday  A fternoon.
A ddress—J. W . H elm e, S tate  Dairy 

and Food Com m issioner.
A ddress—J. O. L inton, P oultry  D e

partm ent M ichigan A gricultural Col
lege.

A ddress— H. M. Lam on, Bureau 
Anim al In d u stry  U. S. D epartm en t of 
A griculture.

A ddress—W . A. B row n, V eterinary  
D irecto r - General, D epartm en t of 
A griculture of Canada.

Jerom e E. W aggoner, Sec'y. 
BU SIN ESS CHANCES.

P o ta to e s , b u t te r  a n d  eggs fo r sa le  to  
m e rch an ts . Q uo te p rice  offered  you r 
s ta tio n . J . W . A ldrich , F a lm o u th , M ich.829
~ F o r  Sale—O ur stock , co n s is tin g  of 
g roceries, d ry  goods, shoes, m e n ’s  fu r 
n ish ings , h a rd w a re  a n d  fa rm  im p le 
m e n ts ; a lso  bu ild ings an d  g ra in  e lev a to r 
in  connection . Good live ly  to w n  a n d  
fa rm in g  sec tion . S tock  a b o u t $10,000. 
Good rea so n  fo r selling . V. T hom sen  & 
Co., T ru fa n t , M ich. 828



Tea Talks—No. 2
This is what has been handed down to us on 

the discovery of Tea in Japan.
Many centuries ago in Old Japan a holy man 

lived in the shadow of Fujiyama, its sacred moun
tain. He devoted all his hours to holy work. 
Passing to his shrine one day he discovered a 
strange new plant, he plucked a leaf, inhaled its 
fragrance* tasted it and was immediately re
freshed. He brewed a delicious drink from the 
leaves and since that eventful day TEA has be
come a healthful, invigorating beverage and a 
household necessity.

Call and see our growing tea tree raised from 
a seed from the Imperial Gardens.

TH E TEA HOUSE

Judson Grocer Company
Direct Importers

Grand Rapids, Mich.

W on Its Favor 
Without a Flavor

Next to the fact that it is made of the 
whole wheat and in biscuit form the strongest 
talking point about

Shredded Wheat Biscuit
is the fact that it is not flavored, seasoned, 
treated or compounded with anything. It is a 
natural, elemental food, made in such a way 
that the consumer may flavor it or season it to 
suit his own taste. Flavored cereals usually 
deteriorate in the market. Being made of noth
ing but the whole wheat grain, nothing added, 
nothing taken away. Shredded Wheat will keep 

fresh in any clime any length of 
time.

Shredded Wheat is packed in neat, substan
tial wooden cases. The empty cases are sold 
by enterprising grocers for 10 or 15 cents 
each, thereby adding to their profits on 
Shredded Wheat.

MADE O N L Y  BY

The Shredded Wheat Company
N IA G A R A  FALLS, N . Y .

Consumers are Wedded to the

Hart Brand Canned Foods
i

Because Quality is Always Notable
All products packed at our five plants in West Michigan, in the finest fruit and vegetable belts 

in the Union, are grown on our own lands adjacent to the various plants; packed fresh from the 
fields and orchards, under best sanitary conditions, insuring exquisite flavor, fine texture, nat
ural color. Every can is well filled.

The HART BRANDS Satisfy Consumers 
They Are Trade Winners and Trade Holders

Vegetables:—Peas, Corn, Succotash, Stringless Beans, Pork and Beans, Pumpkin, Red Kidney 
Beans, Tomatoes, Spinach, Beets.

Fruits:—Cherries, Strawberries, Red Raspberries, Black Raspberries, Plums, Pears, Peaches.

W . R . R O A C H  &  C O ., H A R T , M IC H .



Overalls X  Quality
7

N o. 176

Wabash Stripe
cut from

Germania Gold Medal 
Indigo Drill

St if el’s Genuine Pure In
digo Cloth is the best cloth 
made for Indigo Drill Overalls 
and Coats and has stood the 
test of time.

It will not fade or change 
color in washing, is guaran
teed not to tear or break in 
the white stripes or figures 
and is unsurpassed in perma
nency of color and wearing 
qualities.

No other grade has the same 
brilliancy of blue, clearness of 
white, durability of color and 
strength of fabrics. No other 
grade will give yourself or your 
trade the same satisfaction.

They are Gold Medal goods, 
have been on the market for 
more than 70 years and have 
been the recognized standard 
of quality during all that time.

The genuine now has the 
name, “Stifel’s” stenciled in 
white on the back of the cloth.

CONSTRUCTION
Full pantaloon cut with extra large and full bib 

and a very high waist with two button opening on 
side. Also extra wide legs and thigh, with deep 
crotch and saddle seat.

All seams are flat felled'and double stitched 
throughout with best six cord thread, and there are 
no raw edges. Has two large deep front swing 
pockets made of 28 inch 250 fine yarn Pepperell 
drill. Combination watch and pencil pockets on 
bib. one rule pocket and two unusually large and 
roomy double stitched hip pockets. Has silesia lined 
fly re-inforced waist band and all points of tension 
are thoroughly stayed. Heavy anchor brass buttons 
and riveted flexible brass fly buttons and all button 
holes are worked on Reece B. H. machines. Has 
watch-chain button-hole on bib.

The Ideal Special Detachable Elastic Railroad 
Suspender, made of extra heavy 2 inch cushion web 
with crome tan button-holes and calf leather back 
piece, which is used on this garment, is made up ac
cording to our own specifications, and is by far the 
best Railroad Overall Suspender on the market.

SAMPLES SENT PREPAID

«

W
Iff

No. 110

Iron Man
cut from

Otis: 220 Fine Non- 
Shrinkable Indigo Denim

Denims to be entirely sat
isfactory must at all times 
be made of good quality and 
long staple cotton, and should 
be selected with a view to 
permanency of color, promi
nence of twill, smoc+hness 
and evenness in construction, 
and be of standard strength. 
All these requisites are nec
essary to produce the wearing 
qualities which are expected 
and required of such fabrics.

Otis Denim is a New Eng
land Fabric and a brand with 
which the retail merchant and 
housewife has been perfectly 
familiar for years. We select
ed this denim after carefully 
comparing it with others, and 
are firmly convinced, that it 
is the best plain denim that 
is manufactured to-day, and 
we know that it will give 
satisfactory service to the 
wearer.

W holesale Manufacturers of High Grade Work Clothes


