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not Cbrougb Suffering Eend a Band Anywhere ¥
God never would send you the darkness, If you cannot on the ocean
If he thought you could bear the light; Sail among the swiftest fleet, F

But you would not cling to His guiding hand
If the way were always bright;

And you would not care to walk by faith,
Could you always walk by sight.

"Tis true He has many an anguish
For your sorrowful heart to bear,

And many a cruel thorn-crown
For your tired head to wear;

He knows how few would reach heaven at all
If pain did not guide them there.

So He sends you the blinding darkness
And the furnace of sevenfold heat;
'Tis the only way, believe me,
To keep you close to His feet—
For ’tis always so easy to wander
When our lives are glad and sweet.

Then nestle your hand in your Father’s
And sing, if you can, as you go;

Your song may cheer some one behind you
W hose courage is sinking low;

And, well, if your lips do quiver—
God will love you better so.

Rocking on the highest billow,
Laughing at the storm you meet,

You can stand among the sailors
Anchored yet within the bay,

You can lend a hand to help them
As they launch their boats away.

If you cannot in the harvest
Garner up the richest sheaves,
Many a grain both ripe and golden
May the careless reapers leave.

Go and glean among the briars
Growing rank against the wall,

For it may be that their shadow
Hides the heaviest wheat of all.

Do not, then, stand idly waiting
For some greater work to do,
Fortune is a fickle goddess,
She will never wait for you.
Go and toil in any vineyard,
Do not fear to do or dare.
If you want a field of labor
You can find it anywhere.
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ATAO-DAY is your day and mine; the only day we have; the day in which we play our part. JJff
What our part may signify in the great whole we may not understand; but we are here to #

play it, and now is our time. This we know: it is a part of action, not of whining. It is a part of ’jtf
love, not cynicism. It is for us to express love in terms of human helpfulness. This we know, for it
we have learned from sad experience that any other source of life leads toward decay and waste. g
David Starr Jordan. 4
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This is Horehound
Weather
YE DOUBLE A"

OLDE FASHION

Horehound Candy

Is the peer of them all. Our
trade mark on every piece.

PUTNAM FACTORY
ORIGINATORS
National Candy Co.
Grand Rapids. Michigan

Excelsior Gold Eye EXCELSIOR
Xo. . 3/9
Needles
£o A
GOl1d
SHARPS
Large Round Eyes
Put up in Attractive Wrappers e ANy
100% profit
Stewart’s
Duplex
Safety Pins
Best Quality

Extra Heavy Wire

Superior Nickel Finish

Write to your jobber for samples and prices

PRATT & FARMER CO.

473 BROADWAY NEW YORK

W orden Q rocer f ompany

THE PROMPT SHIPPERS

Grand Rapids Kalamazoo

With Every
Tick of the Clock
Its Popularity
Increases

JUDSON GROCER CO.—Grand Rapids, Mich.

Wholesale Distributors of
DWINELL-WRIGHT COMPANY PRODUCTS

Doritforget toinclu
abox Inyour next order

Lawtz S NOW BoO Y Washing Powder s
Buffalo, N. Y.
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NQT HIGHWAY ROBBERS.

The municipal coal yard, conducted
under (lie auspices of the poor depart-
ment because the city charter nor the
State law would permit it to he car-
ried un a- a municipal enterprise, has
served at least one good purpose. It
has dcim mstrated that the Grand Rap-
id- coal dealers have not been fatten-
ing off the necessities of the people

The retail price of coal is $S. 10 per
ton, net. The city sells at iff.50 a
ton, net. and ftp to last week had

disposed of about 150 tons of the so-
called Scully coal, purchased at a cut
rate from an unknown source oi sup-
ply and with no guarantee of quality.
The city has no taxes to pay, no rent,
no overhead, makes no allowance tor
interest, takes no chances in the mat-
ter of collections, has no yard man,
keeps no hooks and assumes no re-
sponsibility as to permanence of sup-
ply. Even the management of the
business is looked after by the Secre-
tary of the Poor Commission and his
salary is paid by the poor department,
instead of being charged against the

coal account. With all these legiti-
mate charges against the business
eliminated, the city finds itself $22

ahead of the game after the sale ot
150 tons, and this apparent profit is
subject to a reduction of about $10
when the telegraph hills incurred in
securing the supply are paid. With
all the usual and legitimate elements
of cost cut out the city nets about
$12 profit on a total volume of busi-
ness of $1,125. or approximately 1
per cent. If this same coal had been
purchased from the retail dealers at
current prices the sale price would
have been $1,200, or $125 more than
the municipal coal yard collected, or
a little more than 10 per cent, of the
volume of business transacted, and
out of this 10 per cent, the dealer
would have had his expenses to pay,
including city taxes. Anybody famil-
iar with business affairs will admit
tlie margin is mighty close. The
municipal enterprise has demonstrat-
ed that the Grand Rapids coal deal-
ers are not highway robbers On the
contrary, they are doing business on
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about as close a margin as it is pos-
sible and keep out of the poor house.

The municipal coal yard has not
materially affected the big dealer.- who
have their soft coal business, long
term contracts and jobbing business
to turn them a profit, hut it has been
dGastrou- to the small dealers who
receive their supplies a ear at a time
and arc practically dependent on quick
sales at retail to carry them through
‘these small dealers have been prac-
tically put out of bu-iness by the
municipal enterprise, and if munici-
pal competition continues, it is hut
a question of time when only the
big dealers will lie left. The Kkilling
off of the small coal dealers should be
oi wider concern than merely to the
coal trade. It is something the re-
tail grocers, meat dealers, eh3hing
merchants and dry goods men should

consider. If tie city can put the
retail coal dealers out of business,
witat is to prevent some Alderman

Connellv of the l!litlire going in for a
municipal grocery and. with no ex-
pertses to hear, under selling the legi-
timate trader What i- to prevent a
municipal clothing store or dry ... Is
store or meat market? With no ex-
penses. not even for clerk hire Or
for telephone the city could clean out
every retailer in town, mi matter
what his line or what price- he might
make to the consinner. Retail mer-
chants generally should resent the
city's invasion oi the coal business as
a blow at legitimate bu-iness honestly
conducted.

BETTER THAN GLASSNER BILL.

The popular and very human in-
clination to regulate other people is
finding it- latest expression in the
Gla-siier bilk iniw pending in the
Legislature. requiring those who
would marry to first secure a certi-
ficate of health and fitness mini a
physician. This hill is trained along
the lines of the very latest fad in high

brow circles, so-called eugenics, and
is designed to prevent: the marriage
of the idiotic, insane, criminal and
otherwise undesirable. That the mat-
ing of these classes, and resultant
propagation of the specia, should lie

prevented, if possible, is hardly open
to argument, hut for the state to be-
come a universal guardian tor all who
may he matrimonially inclined is not
common sense. In the first place the
requirement of a physician’s certifi-
cate would he no obstacle in the way
of marriages. lor physicians can al-
ways he found who will certify to
anything if thereby there is a fee to
b m earned, just as there are physi-
cians willing to give prescriptions for
whisky or morphine when it is made
an object for them to do so. and just
as it is always possible to find some
preacher ready to perform the mar-

riage ceremony, no matter how ob-
viously unfit the parties may lie. The

proposed eugenics law would he a
nice source of income for the phy-
-ic'aii'. luit as for protection to the

public it would he a dead letter from
the start. This is as to the practical
the que-tion. \s to the etili
, if people will enter upon tin

acred relations in life, heed
thoughtlesslv and  withon
proper investigation. it i- a question

if they should not be left to the mi-

cry which their folly may bring to
ilieiti  without interference from a
benevolent state. There are enough
le-sons in every day life and all

around us as to bow bastv marriages
turn out to serve ns warnings for
11 ami voting alike. hut the mr
in»lie -till goes on. This: propose
en.uenics law will not tg-medy the “v
[f J practical remedy again-t has
or tinwise marriages lie desired, wl
ethods of the Catholic
church and 1. quire the publication oi
marriage, thus

giving all the world

iho-c win. are nn.-t interested a per-

la -t po--jlile ciurli on the wiles of the

depraved. The public which should
have an interest in the marriage
ree. .ni-, investigate antecedents, and

ti..n should appear, and a every large
percentage of the undesirable wed-
ding- w..uhi he nipped in advance.
W ith the publication of the harts re-
quired there would lie an end to emo-
tional marriage-, love a. first sight
matohe- and similar every day epi-
-ode.-. and a Irhi? -tep Would tiniS 1)3
taken in thé teci'orm of -ocie;ili Re-
quirin:g a merlical certilicate wDirdlii he
tine lirait l'or the physieians iilici the
tinsonipulon- i>hy detank. would he the
one- to reap the largest share of the
harv c-& Imi tIHTc would he nc) a<hied
protecti<>n lo tile public: wellare. The
t;ia-Miet* Itili fiught to be permanimntly
pigeottholed. Another year tlie iires-
cut i;ni ..f eugenics will havee been
forgotten, ami the reform spirit wRich

v clamorini for the cmuUltitient
m thiis Jtneasuire will :> hot on the
trail .U some oilier an. entirely dit-
fe'rent  evil.

Yoit may not he in business ior
your health. it you .0se voi.ir busi-
nes; il you :csc your health.

hefill il just one -te]li betwiren fail-
lire and succims, hut that stc wust
be upward.

(Pi.m irutililimwe aTThave it our

power to avoid is regret,
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DEMONSTRATED NONSENSE.

Number

hnv

their eharges :tnd, without t
L _ers \votili limi thlemselves withou
a ni.irktit and fonsmnet's witbout sup
pin® during much of thfi ye
few; fanm*rs but de;.1 direct with th
coristmojrs when thcy can. and ciir
Sillnet's are iond of dealing direct wit
the fartiiers widion tinmy can, but ne ithe
is equipped to do business iii the wa
themfithf* wants it eonduetod andlth
hilenian is the oniy ree ur- an

as the middleman has to live lik
tin.: rest of US he must take fometbin
for work- he do.es and t act

cal -ervice which lie renderse and th
is equally truei whether it hie the gri
cei*or the mi<idlem;nn



EXCELLENT SUGGESTIONS

Made by President Neilsen at Flint
Convention.*

It gives me much pleasure to greet
you at this fifteenth annual convention
of our Association and to congratu-
late you upon the enthusiasm shown,
as indicated by the presence of so
goodly a number of members.

Tn this, my annual report, | shall
not endeavor to recapitulate the work
and business transaction of the past
year, because our worthy Secretary
holds in captivity the records of such
and he is simply humming with zeal
to acquaint you with them. 1 will
rather endeavor to speak about the
future and place before you, briefly,
certain thoughts and measures which
I think should be taken up at this
time.

We are, in our respective communi-
ties, | believe, successful men in busi-
ness and, as such, we seek to impress
the people as discounters and careful
financiers and organizers of the best
modern business methods; so it oc-
curs to me—and | think it will appeal
to you—that we bring to and adopt
in this Association the same careful
and prudent business methods and
systems which have built up our
business at home. If we agree upon
this proposition, then we must also
agree that the first, chief and most
important factor in any business is
capital. Wie cannot conduct a suc-
cessful business unless we finance it
properly. We cannot create and
maintain a living body without a cir-
culating medium to sustain it. The
more frequent the demohstrations of
life, the greater amount of the cir-
culating medium.

Our Association must have a finan-
cial system .adequate to the best needs
of the organization as it it and suf-
ficiently able to meet the necessary

contingency of new members and
the mode of obtaining them.
If there is anything at all of a

business benefit to be obtained from
this or any other association of busi-
ness men, it is in the co-operation or
entire sympathy of interest of the
greatest number engaged in that busi-
ness, and as we have in our corpor-
ate name limited ourselves to the
State of Michigan, | Dbelieve we
should not stop, nor even take a va-
cation, until we secure the sympathy
and co-operation of every person in
the State who is engaged in the busi-

ness of retailing through local asso-
ciations or otherwise.
To this end | would recommend

that this Association elect a business
manager, to be paid so much per
month, to be under the direction of
the Executive Committee of this As-
sociation, whose duty it shall be to
devote his entire time to organization
work—organizing local bodies and
other such duties.

1 believe it to be up to this con-
vention to provide the ways and
means of defraying such expense. If

we can not do so, why pose as capa-
ble business men, drilled in the
schools of finance and experience?

To this end, will say that | have been

*Annual address of A. C.
Neilson before Retail Grocers and Gen-
eral Merchants’ Association at Flint.

President

MICHIGAN

assured of financial support from vari-
ous sources, outside of this Associa-
tion, to create a fund for the purpose
just spoken of, and it seems to me
that we should now, at this conven-
tion. take such measures as shall be
adequate to sufficiently fill and keep
replenished such fund.

I would further suggest that a
Publicity Committee be provided for,
whose duties would be to see that all
matters of interest or importance to
the Association should be duly and
properly published and to co-operate
with the two papers, which have
so loyally stood by us — Trade
of Detroit, and Michigan Trades-
man of Grand Rapids — and to
the publishers of which 1 take this
opportunity of tendering the thanks

of our Association. These periodi-
cals have been our sole source of life
and publicity between conventions
and the question comes: Are we doing
al we consistently should to com-
pensate them? If not, it should cer-
tainly recommend itself as a matter
for our consideration.

We have several items of annoy-
ance before us in our daily avocations,
prominent among which is the sys-
tem known as "free deals,” which
should be strictly attended to at this
convention, and in the redress ol
such and other matters which equal-
tail business. | would suggest that
lv affect the wholesale as well as re-
a committee be provided for at this
time, to be a standing committee, to
adjust and arrange all matters affect-
ing our Association, in connection
with other associations, and with the
Publicity Committee, suggesting to
the officers of our Association the
Igislation necessary to the highest
success of the organization.

Further, | believe that we as an
Association should direct all honest
effort towards advancing the inter-
ests of, and sympathizing with the
"Home Advertising Bill,” now being
discussed by the business interests
of the country and, in short, to take
up before this convention:

1 Organization of local associations.
3. Minimizing expenses by means of
co-operative delivery.
Shortening credits.

High cost of living.
Attractiveness in stocks.

Well dressed windows.

Sanitation of stores and stocks.
Mail order business.

© N O 0w
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As we look back at the amount of
free advertising the mail order houses
have received at the expense of the
retail grocers of the country without
organized effort, we cannot but con-
clude that our own time, individually,
would have been much better spent
to a purpose in meeting new ways,
new ideas and new methods that the
public demands.

If a man’s heart is right, and he
is proud of the occupation he has
chosen, he will have no time to only
find fault witli his competitors, but
he will “saw wood™ all the time.

Ase we begin to carve our fortunes,
the great trouble is too many of us
awake to the fact that we have started
out with mighty poor tools. That is
the reason we are here, to improve
them—the why of our Association,
which, after all, is but the good old
grindstone of experience, where ex-
change of ideas will wear off the rust,
sharpen the wit, shimmer the wisdom,
and we will become first class tools.

In conclusion, and more than all,
let us keep out of the rut, or, perhaps
I might say, the channel. The good
old comfortable seat behind th; stove
of antiquity beckons us, but let us
kick it out and become alert. Any
change to modern methods that will
enhance both our means and service
of people, let us adopt and embrace.
Make to-morrow better than to-day.
Let each one ask: “Is my home town

any better because | live in it? |Is the
Retail Grocers’ and General Mer-
chant's’ Association any better be-

cause | belong to it?”

Be true to yourself, have faith in
yourself; then you will be true to
everybody and everybody will have
faith in you.

February 26, 191°

Chirpings From The Crickets.

Battle Creek, Feb. 24—Since 253’s
last meeting, many of our fellows
have expressed a desire to hear or
read the little poem mailed from In-
diana to our Senior Counselor by
Chas. R. Foster, and read at our little
party by Brother Chas. Dye. | got
a copy of the poem from Brother
Foster last Saturday and herewith
submit same for the enjoyment of our
boys and the Tradesman’s readers
generally:

My Greetings.

I know you’re there assembled,

You boys of Two, Five, Three

And 1 hope some hearts are longing
For a face they will not see.

IMPORTANT

Retail Grocers

who Wish to please
their customers should
be sure to supply them

with the genuine

Baker’s
Cocoaand
Chocolate

with the trade-mark

Registered on the packages.

U.S. Fat. off
They are staple goods, the
standards of the world for purity
and excellence.
MADE ONLY BY

w alter Baker & Co. Limited

DORCHESTER, MASS.
Established 1780

Wade’s

Great Gold Fish Offers

All Leading Department Stores Now Make a Specialty of

Comb. A
Comb B
Comb. C

144 Pint Fish Globes
288 Small Gold Fish
144 Boxes 10c Fish Food

72 Quart Fish Globes
144 Med. Size Gold Fish
72 Boxes 10c Fish Food
72 Half-gal. Fish Globes

ize Gold Fish
72 Boxes 10c Fish Food

144 Med.

Gold Fish and Aquaria Supplies

$14.40

$14.40

One Dip Net and Sufficient Plant are Given with Each Combination
We Give 25 Extra Fish, to Retail at 10c Each, if Cash is Sent With Order

GLOBES BY FREIGHT

FISH BY EXPRESS

F. 0. B. TOLEDO, OHIO

J. J. WADE & CO.

TOLEDO, OHIO

Klingman’s Sample Furniture Co.

The Largest Exclusive Retailers of
Furniture in America

Where quality is first consideration and where you get the best
for the price usually charged for the inferiors elsewhere.

Don't hesitate to write us.

You will get just as fair treatment

as though you were here personally.

Corner lonia, Fountain and Division Sts.

Opposite Morton House

Grand Rapids, Michigan
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'Cause distance makes it awkward
For me to be at home

But my spirit’s working with you
Though way down iiere | roam.

Now Indiana’s good enough
To travel in,” that’s true.
But I°d rather be a helping
To put some new boy through.

| love to tell the meaning
Of the Letters, U. C. T.
And help some other traveler
The beautiful to see.
There’s
And
That
A

Unity and Charity
T” for Temperance

builds for member’s safety—
wall of sure defense.

W ith Steele and Norm and Ed. and Guy,
And Bill and Whipple, too.
Perhaps you’ll not need C. R. F.,
To put'those fellows through.
But give them all the lectures fine,
And see that none’s left out.
The tunnel dark, the B. & S.,

Or other trips enroute.

Then here’s to Auto Council

And Kalamazoo, Law me!
But don’t forget to give a cheer
For old Two-Fifty-Three.

Long live the Councils, one by one
The Counselor’s wives and kin,

Long live our Counselor, Honest John,
Gold bless the likes of him!

Long live, | say, the traveling clan
And when we have to die

i
May Heaven open wide its gates,
And let all in—on high.

While Brother Foster was on his
Indiana trip this time, he attended a
regular meeting of Logansport Coun-
cil and entertained the boys with his

readings. He had to give the boys
his word that on his next regular
trip he would favor them again.
Charles also entertained at Delphi,

Jnd., for the Brotherhood of the Meth-
odist church. Last Saturday night he
assisted the Steadman concert band
with a programme at Augusta. We
have not had Charles with us of late
and we sort of envy the councils and
friends who see and hear Charles
while he is out on his territory.

Albert Abrams, son of W. S.
Abrams, of Tekonsha, was a visitor
in Battle Creek over Sunday.

John Q. Adams spent Saturday
night with the U. C. T. boks at Trav-
erse City. We are sure F. C. Richter
will cover the meeting and report in
these columns this week.

The Grand Rapids correspondent of
the Tradesman wants to know if these
columns can be used for advertising
some special man and his business.
Why not, if that particular man and
his business is a good lesson to draw
from?

Wayne Hornbaker, living in Grand
Rapids and a member of 131, has had
a well-earped promotion from the
Hershey Chocolate Co., of Hershey,
Pa. Mr. Hornbaker has been a dis-
trict manager, with headquarters at
Grand Rapids. In the very near fu-
ture he will make his home in Des
Moines, lowa, and call on factory
trade exclusively. This new position
is a very desirable one and the best
wishes of his many friends go with
Wayne. He has become very well
acquainted with the candy jobbers
and their men in this section of Mich-
igan and many of us who know
Wayne, will miss him. This gentle-
man has been with the Hershey peo-
ple less than two years and his rapid
rise has been possible only by marked
ability, close application to his duties
and loyalty to his house. Mr. Horn-
baker will be succeeded in this terri-
tory by J. W. Hathaway.

J. O. Mclintire is calling on retail
candy trade in Battle Creek. John
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has been doing inside work for nearly
two years and he reports that he is
glad to see his old trade again.

Somebody sent George Steele a
poem on sauer kraut. The horrid
thing!

A Battle Creek attorney is a fairly
good rum player, too. Hey Norm?

While we knew that Brother John
Adams was not a singer and that he
did not remain in one place long
enough to get Herb, to tutor him up,
we didn’t know that Treves (John’s
son) was a second Chauncey Olcott.
Treves is a Battle Creek high school
student and recently, while entertain-
ing some Kalamazoo high school
boys, in company with other student
friends, stepped into a 5 cent show.
They all joined in assisting the solo-
ist in singing the illustrated song,
which took down the house. Good
for you, Treves. Your dad has never
been called a dead one and you, ap-
parently, are a “chip off the old
block.”

The officers and executive commit-
tee of Battle Creek Council, No.
,253, are requested to meet at Top-
ping’s studio on West Main street, at
3 p. m. next Sunday, March 2. Please
be on time, as we have this time
booked with Mr. Topping.

Our Senior Counselor suggests that
we have the ladies with us again at
our next regular meeting. Let us con-
sider this as a happy thought and call
it a go. The third Saturday in Marcn,
then, we will all get together. We
have several candidates waiting, too.
Our banquet has been postponed in-
definitely on account of Brother
Adams being away so much on official
visits.

We want Brothers O. J. Wright,
Chas. Skinner, Robt. Longman, R. L.
Greenman and V. Phelps, especially,
to be with us at our next meeting,
as we want to know what you will
do to make a local U. C. T. base
ball club a success this coming sea-
son. Guy Pfander.

Bankruptcy Proceedings in Western
District of Michigan.

Feb. 18—In the matter of Palmer
Auto Co., bankrupt, of Hart, the
first meeting of creditors was held.
No creditors were present or repre-
sented and the referee appointed W.
E. Rollins, of Hart, as trustee, fixing
his bond at $250. Wm. G. Palmer and
Phillip S. Palmer, each of the bank-
rupts, were sworn and examined by
the referee and the meeting ad-
journed without day.

Feb. 19—In the matter of Martin J.
Naerebout, bankrupt, a baker from
Grand Haven, it appearing that there
were no assets over and above the
bankrupt’s exemptions, an order was
made closing the estate. No cause
to the contrary having been shown
by creditors, a certificate was made
recommending that the bankrupt be
granted his discharge.

In the matter of John Bos, bank-
rupt, a laborer of Grand Rapids, the
first meeting of creditors was held.
No creditors were present and no
claims proved. The bankrupt was
sworn and examined by the referee
and, it appearing from such examina-
tion that there were no assets over
and above exemptions, an order was

TRADESMAN

made that no trustee be appointed.
Unless further proceedings are de-
sired by creditors, the estate will
probably be closed at the expiration
of twenty days.

In the matter of Jacob S. Davis,
bankrupt, formerly merchant at Man-
istee, a final dividend of 16)4 per
cent, was declared for ordinary cred-
itors. A first dividend of 5 per cent,
was declared on April 9, 1912, mak-
ing the total dividend for creditors
21)4 per cent.

Feb. 20—In the matter of Hans J.
Fisher, bankrupt, druggist of Grand
Rapids, the inventory and report of
appraisers was filed, showing the fol-
lowing assets; at the appraised val-
uations:

Drugs $ 403.35
Cigars and tobacco 110.02
Candies

al -
Toilets and
Patents

Sundries
Stationery .
Furniture and fixtures
Book accounts

$2,306.21

Feb. 32—In the matter of Lithu-
anian Co-operative Store Co., bank-
rupt, formerly of Grand Rapids, the
trustee, Chas. V. Hilding, of Grand
Riapids, filed his final report and ac-
count showing a balance of cash on
hand of $1,242.47 and an order was
made calling a final meeting of cred-
itors to be held at the office of the
referee on March 11, to consider such
final report and account and for the

purpose of declaring and ordering
paid a final dividend for general
creditors.

Feb. 24—In the matter of Ashley
& Smith, bankrupt, merchants of

3

Howard City, the first meeting of
creditors was held and, by unan-
imous vote, of creditors William B.
Holden, of Grand Rapids, was elect-
ed trustee and his bond fixed at
$4,000. Glenn Vanderberg and W. H.
Collins, of Howard City, and Her-
man Duyser, of Grand Rapids, were
appointed appraisers. Fred Ashley
and Walter J. Smith, each of said
bankrupts, were sworn and examined
and the first meeting then adjourned,

without day.

In the matter of Simon Dosie,
bankrupt, formerly merchant at
Boyne City, a special meeting of

creditors was held. The second re-
port and account of Gerrit J. Wis-
sink, trustee, was considered and ap-
proved, and a second dividend of 5
per cent, was declared and ordered
paid to general creditors.

Feb. 25—In the matter
Watson & Co., bankrupt, formerly
of Muskegon, a special meeting of
creditors was held. The fourth re-
port and account of John W. Wil-
son, trustee, was considered and ap-
proved, and a fifth dividend of 5
per cent, declared and ordered paid
to general creditors.

of Mann-

Look before you leap, but keep o'
the jump.

Dandelion Vegetable Butter Color

A perfectly Pure Vegetable Butter
Color and one that complies with the
?ure food laws of every State and of
he United States.

Manufactured by Wells & Richardson Co.
Burlington, Vt.

POWDER

Absolutely Pure

It always gives the greatest satisfaction
to customers, and in the end yields the
larger profit to the grocer.
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éeab oftte business worl|jJ

Movement of Merchants.

Wilmot—W. A. Williams will open
a general store here March 1

Northville—Dorsel  B>enton  suc-
ceeds George Gillis in the flour and
teed business.

Middleville—J. L. Rugg has added
a line of groceries to his stock of
general merchandise.

Greenville—The Greenville
ber Co. has increased” its
stock from $10,000 to $15,000.

Pinconning— 1he Goldsworthy S
Moreland Co. has changed its name
to the Moreland Hardware Co.

W aviand—Tusch, Aleombrack &
Frost succeed Fish & Stockdale in
the implement and vehicle business.

Palo—C. B. Johnson has sold his
stock of general merchandise to C.
F. Wilder, who will continue the
business.

Ravenna—The
& Livery Co. has added a
general merchandise to
groceries.

Hopkins—J. F. Slagel has sold his
feed mill and lumber and fuel stock
to W. F. Nicolai, \frho will continue
the business.

Escanaba—Robert Norship, meat
dealer, has tiled a voluntary petition

Lum-
capital

Ravenna Groceiy
line of

its stock of

in  bankruptcy. Liabilities, $1,500;
assets, about $900.

Laingsburg—Mrs. Mary  Collier,
recently of Three Rivers, has pur-

chased the millinery stock of Mrs.
Marion Foland and taken possession.

Caro—W. W. Kellogg has sold his
bakery and confectionery stock to
W. H. Bechtel, who will take posses-
sion March 15, and continue the busi-
ness.

Fennville—Ray F. Raymond has
sold his stock of men’s furnishing
goods to Edward C. Foster, who will

continue the business at the ,same
location.
Iron Mountain—John Clash has

purchased the A. L. Porter bankrupt
stock of bazaar goods and consoli-
dated it with his stock of teas, coffee
and spices.

Colon—Fred S. Alley, formerly of
Kalamazoo, has engaged in business
here, carrying a stock of dry goods,
women’s and children’s ready-to-wear
clothing and carpets.

Bellevue—Davidson Bros., meat
dealers, have dissolved partnership
and the business will be continued
by H. B. Davidson, who has taken
ever the interest of his brother.

Plymouth — William Gayde and
Henry Fisher have formed a copart-
nership under the style of Gayde &
Fisher and engaged in the imple-
ment and vehicle business here.

Charlotte—Arthur Vickery has pur-
chased the interest of his partner,

Frank Beard, in the drug stock of
Beard & Vickery and will continue
the business under his own name.
Otsego—J. C. Baughman has tak-
en over the interest of his partner
in the second-hand stock of J. C.
Baughman & Co. and will continue
the business under his own name.
Hastings—Ralph H. Brown has
purchased a half interest in the
Floyd Brown Co. & steel, metal and
plumbing stock and the business will
be continued under the same style.

Caro—B. O. Andrews has pur-
chased the general stock of mer-
chandise at Carr’s Corners, recently

owned by S. A. Galbraith and will
continue the business at the same lo-
cation.

Kalamazoo—W. F. Neumister, who
recently purchased the Bryant bak-
ery has sold it to C. D. Pinckney
and F. L. More, who have formed a
copartnership and will continue the
business.

Empire—S. T. Wells & Sons have
purchased the Charles B. Ackerman
furniture stock and will continue the
business. Mr. Ackerman will con-
tinue the undertaking business under
his own name.

Kalamazoo—P. B. Appledoorn’s
Sons, shoe dealers, have dissolved
partnership and the business will be
continued by P. B. and F. A. Apple-
doorn, who have taken over the in-
terest of Ryer Appledoorn.

Hesperia—Guy Husband and Chas.
Anderson have formed a copartner-
ship* and purchased the stock of the
Eldridge Hardware Co. They will
continue the business at the same lo-
cation.

Kalamazoo—M. L. Nelson, recent-
ly of Detroit, has leased a store at
the corner of Main and Burdick
streets, which he will occupy March
1 with a stock of hats and caps under
the style of the One Dollar Hat
Store.

Parkville—E. J. Barnabee has sold
his stock of general merchandise to
A. 1. Ulrich and Clyde Huff, both
of Otsego, who have formed a co-
partnership and will continue the
business under the style of Ulrich
& Huff.

Orleans—DeW itt Wilbur lost his
store building and stock of general
merchandise by fire Feb. 21. Otic
Schultz, meat dealer, lost his store
building and stock in the same fire.
Loss, about $8,000, covered by in-
surance.

Fennville—George L. Dutcher &
Son have purchased the J. P. Mohler
& Co., furniture and undertaking
stock and will remove it to the new
store building which they have erect-
ed and consolidate it with their heat-
ing and plumbing stock.
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Jackson—State Dairy and Food
Commissioner Helme found the Ot-
sego Hotel was serving oleomargar-
ine without having the proper signs
posted and has caused the arrest of
the proprietors and they have been
bound over to the Circuit Court.

Jeddo—The Jeddo Hardware Co.,
which went into bankruptcy last
week, has been taken over by George
Hartshorn and Fred Keeney of Port
Huron. The business will continue
at the old stand and under the same
name. Mr. Keeney will be manager.

Ypsilanti—Harlow D. Wells, aged
59, at one time Postmaster and May-
or of this city, died Feb. 24, of heart
trouble. He has conducted a grocery
store here for many years and was
noted for his honesty and square
dealing with the public. He was a
member of several fraternal organi-
zations.

Detroit—Picard & Picard, dealers
in men's furnishings and manufactur-
ers of shirts, have merged their busi-
ness into a stock company under the
same style with an authorized cap-
ital stock of $40,000, all of which
has been subscribed and paid in in
property.

Calumet—Vertin Bros., conducting
a department store, have merged
their business into a stock company
under the style of Vertin Brothers
& Co., with an authorized capital
stock of $100,000 common and $100,-
000 preferred, of which $150,000 has
been subscribed, $11,157.34 paid in In
cash and $137,842.66 in property.

Lapeer—S. A. Lockwood has taken
into partnership with him George
Cary, who recently dissolved part-
nership with Frank Thompson in the
mercantile business. The new Loctc-
wood & Co., which is located in the
first floor of the Masonic temple, will
conduct in connection with their de-
partment store a wholesale mercan-
tile business.

Bay City—The Estate of Matthew
Lamont has been merged into a
stock company under the style of
Matthew Lamont’s Sons Co., to op-
erate a wood working plant, erect,
remodel and repair buildings and to

buy and sell forest products, with
an authorized capital stock of $60,-
000, all of which has been sub-

scribed and paid in in property.
Owosso—Clarence Shields, poultry
dealer, claims to have $6,468 in an
Owmsso bank and to have total as-
sets of $12,140 while his debts amount
to only $4,621, but he has filed a
petition in bankruptcy in the United
States Court at Bay City. It is the
first time on record, so far as the
court officials know, where a man
claimed to be bankrupt when he had
more than enough money to pay all
of his debts, and his total assets were

considerably more than double his
liabilities.

Manufacturing Matters.
Kalamazoo—The Burden Broom

Co. is building a two-story addition
to their factory.

Detroit—The San Telmo Cigar
Manufacturing Co. has increased its
capital stock from $110,000 to $500,-
000.
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Jackson — The Hastings Motor
Shaft Co. has changed its name to
the Jackson Motor Shaft Co.

Kalamazoo—The capital stock of
the Michigan Sanitary Cloth Co. has
been increased from $5,000 to $10,000.

Charlotte—The capital stock of the
Charlotte Manufacturing Co. has
been increased from $20,000 to $55,-
000.

Woodland—The Woodland Cream-

ery has been taken over by the

Hastings  Crystal Creamery Co.,

which will open it March 1.
Detroit—The Monarch Motor Car

Co. has engaged in business with an
authorized capital stock of $30,000,
of which $20,000 has been subscribed
and paid in in property.

Freeport—The Farmers’ Co-Oper-
ative Creamery Co., Ltd., has en-
gaged in business with an author-
ized capital stock of $2,500, of which
$1.300 has been subscribed and paid
in in cash.

Constantine—The Inland Foundry
Co. has been incorporated with an
authorized capital stock of $75,000,
which has been subscribed, $500 be-
ing paid in in cash and $74,500 in
property.

Cheboygan—The E. H. Stafford
Manufacturing Co., of Chicago, op-
erating a mill at Sand Bay, Bois Blanc
Island, last year manufactured 10,000
feet of pine, 20,000 feet of hemlock
and 1,500,000 feet of hardwood lum-

St. Louis—The Admiral Motor Car
Co. has engaged in business with
an authorized capital stock of $40,000
common and $10,000 preferred, of
which $28,250 has been subscribed,
$7,500 paid in in cash and $20,000 in
property.

Ovid—The citizens of this place
have given the Fox & Mason Furni-
ture Co., of Corunna, an uncondi-
tional bill of sale of their three-
story and basement brick factory
building in consideration of the re-
moval of the plant here.

Detroit—The King Motor Car Co.
has merged its business into a stock
company under the same style, with
an authorized capital stock of $200,-
000, of which $150,300 has been sub-
scribed, $27,564.76 being paid in in
cash and $122,735.24 in property.

Allegan—Albertus Kolvoord and
James H. Fairfield have succeeded by
purchase to the whole business of
the Allegan Milling Co., of which
they have heretofore been a part.
They will operate two large mills
and keep up all the brands and lines
of the old company. Both have been
in the milling business many years,
beginning at the very bottom and
rising to the top.

Saginaw—J. T. V7ylie & Co. have
taken over the Bliss & Van Auken
sawmill property, consisting of saw-
mill, planing mill, flooring mill and
salt works, operated by the last-
named company for the last twenty-
three years. Wylie & Co. have been
furnishing Bliss & Van Auken about
12,000,000 feet of saw logs annually
for the last ten years for supply of
the mill. They will operate the plant
and bring the logs to the mill by rail.

ftH



The Produce Market.

Apples—Northern Spys, $3 per bbl;
Greenings and Baldwins, $2.75; Rus-
sets and other good varieties, $2.50.

Bananas—Have advanced to $2.50
per 100 Ibs.

Butter—The market has been dull
and commission men state it is almost
impossible to sell any great quantity
of even the best grades at full quotas
tions. The consumptive demand is
normal for the season, and the quali-
ty arriving shows more or less winter
defect. The percentage of strictly
fancy butter is light and stocks in
storage are being depleted as much
as can be expected. Fancy creamery
commands 30c. Local dealers pay 25c¢
for No. 1 dairy and 18c for packing
stock.

Cabbage—$2 per bbl.

Carrots—60c per bu.

Celery—$1.90 per box for California;
$2.90 per crate for Florida.

Cranberries — Late Howes are
steady at $9.75 per bbl.

Eggs—Receipts of fresh
creasing, as is the consumptive de-
mand. The receipts are, in fact, ab-
sorbed on arrival, and conditions are
exactly the same as a week ago except
that the price is still lower. Local
jobbers pay 17c for strictly fresh
candled stock. It would seem that
the grocer might talk eggs in com-
parison with meat at the present time
as a great saving to the consumer.

Grape Fruit—$3.25 per crate for 36s
and $3.50 for all other sizes.

Grapes—Malaga, $9.50 per keg of
50 to 60 Ibs.

Green Onions—35c per dozen for
Southern.

Hogs—9@10c for dressed.

Honey—20c per Ib. for white clover
and 18c for dark.

Lemons—$6.50 per box for choice
California or Messina; $7 for fancy
and scarce.

Lettuce—New Orleans head, $2 per
bu.; hot house leaf, 14c per Ib.

Onions—Spanish are in fair de-
mand at $1.40 per crate. Home grown
command 40@50c per bu.

Oranges—California Navels, $3.50@
4 per box for unfrosted and $2.50 for
frosted; Florida, $3.50 for small and
$4 for good size.

Potatoes—Country buyers are pay-
ing 30c at outside buying points.
Local dealers quote 40@45c in small
lots.

Poultry—Local dealers pay 12)4@13c
for springs and fowls over 4 pounds
in weight and 11)4 for less; 7c for
old roosters; 9c for geese; 1lc for
ducks; 15c for turkeys. These prices
are liveweight. Dressed are 2c higher.

Squash—$1.50 per bbl. for Hubbard.

Sweet Potatoes—Kiln dried Jerseys,

are in-
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$5 per bbl.; Delawares in bushel hamp-
ers, $1.75.

Tomatoes—$3.25 per crate of 6 bas-
kets—Florida.

Veal—Buyers pay 10@12c, accord-
ing to quality.

The man who gets the most out of
life is the man who lives to learn. An
old man, walking by the banks of a

river, said to his grandson: “See this
river, my child. It has a different in-
terest for each one of us. That man

yonder thinks of it merely as a place
to fish. The boys down there think
of it as a swimming-pool. The man
who owns the sawmill considers it
a part of his workshop. Those young
people in the launch think of it as a
pleasure stream. The farmer finds
that it enriches his fields. The cows
come down to drink. The old settlers
tell us of a battle that was fought near
the bend. You and | find it a many-
sided object lesson. You are soon to
go out into the world and you will
find life like this river. You will ob-
serve that every man thinks of it from
his own standpoint. Some are idlers
along the banks waiting for chance
to bring them what they want; some
row up the stream and some flow
down; some find refreshment, some
only pleasure; some see only a hard
work; and some are looking back at
Che past, thinking of the battles that
have been fought in years gone by.
But you and | will find it a great ob-
ject lesson—a school where all the
activities of men and women become
lessons, and where progress in wis-
dom and goodness is the chief motive
in all that we do.”

A few days since a John Hopkins
professor came home from Europe,
carrying in a hand satchel $23,000
worth of radium. He was not burden-
ed by the mineral, for it was about the
size of half a split pea and could have
been placed on the end of a penknife.
No extra baggage was needed for its
transportation across the sea, but its
bringing means tha“ the professor and
physician has the largest amount of
the mineral of any individual in the
world, for he had already about $27,-
000 of the precious stuff.

The world may owe you a living,
but you will have many an anxious
moment collecting it.

It isn't necessary to have an auto-
mobile to run down one’s neighbors.

The Ignition Starter Co. has
changed its name to the Lisco Co.

The will of the people has dis-
heartened many a candidate.

t
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The Grocery Market.

Sugar—Raws are firm at 3.48. New
York refiners are getting 4.30 f. 0. b.
N. Y., except Federal, which offers
to accept orders for immediate ship-
ment at 4.20. Michigan refiners are
holding at 4.20. The price of sugar
has reached so low a point that gro-
cers hi some parts of the country
are disposed to speculate a little.
Conditions are such that it is hardly
possible there will be any material
advance soon.

Coffee—Rio and Santos grades are
1c lower than they were a few weeks
ago. The marketing of the valoriza-
tion coffee and various speculative
elements have caused the decline and
the market is not in a satisfactory
condition to large holders. The de-
mand is very light. Mild coffees
have felt the weakness in Brazils to
some extent and are easier. Java and
Mocha are unchanged and dull.

Canned Fruits—Nearly every line
is selling at reasonable prices, but
the pack in California was not exces-
sive last year and it is possible that
there will be an advance later in the
spring.

Canned Vegetables—Tomatoes are
on about the same level as at the
opening of the season. Trade has
been quite active during the present
month and with the increase in de-
mand during April and May the mar-
ket may strengthen to some extent.
There is not a very great chance of
corn advancing, especially the ordin-
ary grades, as stocks are still large.
There is an opportunity for the gro-
cer who wants to combat the talk
about the high cost of living, by talk-
ing corn. There are still a great
many poor quality peas on the mar-
ket and jobbers are of the opinion
that it will be hard to move some
of these even at extremely low
prices.

Canned Fish—Domestic
are firm and in fair demand.
prices are higher than in 1912 and
thé market is very firm. The trade
in pink salmon shows such an in-
crease over other years that it is
thought possible prices may advance
later in the season. The pack, how-
ever, was very laige during the sea-
son of 1912.

Dried Fruits—Reports from the
Coast are to the effect that the ex-
port demand has cleaned up stocks
of apricots very close and it would
seem that the present is a good time
for the retailer to buy for future
needs. Prunes are decidedly easier
and can be quoted probably a cent
a pound cheaper on the four sizes
than a month ago. A smaller premium
is also being asked for large sizes.
Lack of demand appears to be the
main reason. Peaches are in small
demand at unchanged prices. Raisins
are selling at a very low figure, cut
higher prices are not expected as the
1912 crop was large with a large
carry-over from 1911. Hallowii dates
are unusually cheap, the quotation in
a large way now being around 4c
per pound. Currants are unchanged
and in fair seasonable demand.

Rice—Prices are unchanged,
the market is holding firm.

sardines
Lobster

but
Millers

5

are said to be holding their stocks

firm at present quotations.
Spices—Trade is fair on most

varieties and as there is not liable to

be any change made in the duty
during the present session of Con-
gress no immediate changes are
looked for.

Cheese—The market has advanced

¢ during the week at some points.
The local trade shows increased out-
let, and it looks now as if any
change would be an advance.

Salt Fish—Cod, hake and haddock
are unchanged and in fair demand.
Mackerel of all grades is moving
fairly well, owing to the Lenten de-
mand, and prices show no quotable
change, except that No. 1 Norways
are a trifle firmer. Stocks in some
varieties of smoked fish are showing
some shortage and it is possible that
before the season closes it wdll be
impossible to get supplies.

Provisions—Smoked meats are
higher. Pure lard is firm at an ad-
vance of 14c, and with a good con-
sumptive demand. Compound lard is
steady and unchanged. Barreled
pork is firm and unchanged, with a
fair consumptive demand. Dried beef
shows an advance of )4c. Canned
meats are firm and moderately ac-
tive.

Butter. Eggs, Poultry, Beans and Po-
tatoes at Buffalo.

Buffalo, Feb. 26—Creamery butter
fresh, 12ir36¢c; dairy. 22@30c; poor to
good, all kinds, 18@24c.

Cheese—Fancy, 17@17j4c; choice,
16(ii 1614c; poor to common, 10® 15c.

Eggs—Choice, fresh, candled, 21®
21J4c, at mark 20)4@21c; cold stor-
age, candled, 17@18c.

Poultry (live)—Turkeys, 18@21c;
cox, 12c; fowls, 16@17c; springs, 16
@17c; ducks, 17@19c; geese, 15@16c¢.
Poultry dressed, turkeys, 20@25c;
ducks, 18®20c; geese, 15@16¢; chicks,
17@'19¢c; fowls, 16@17)4c.

Beans—Red kidney, $2.25; white
kidney, new $3.25; medium, new
$2.40@2.45; narrow, new $3.25@3.35;
pea, new, $3.40®2.45.

Potatoes—55@60c per bu.

Ann Arbor—Articles of incorpora-
tion have been filed by the Ann
Arbor Piano Co., which will replace
the Ann Arbor Organ Co. The cap-
ital stock is $110,000. The re-organi-
zation has been accomplished for the
purpose of regenerating the business.

The organ company went into the
hands of a receiver, although the
company was solvent. The sale of

the plant was finally ordered and the
seven men whose names appeared on
the company’s paper bid in the prop-
erty.

Herbert P. Belknap has purchased
the lumber yard of Dallavo Bros.,
at Greenville, and will merge the
business into a stock company under
the style of the Belknap Lumber Co.
The corporation will have a paid-in
capital stock of $25,000. Mr. Belknap
will be President and J. B. Snyder,
of Chicago, will be Secretary.

Armstatz & Weaver have engaged
in the hardware business at Crystal
Valley. The Michigan Hardware Co.
furnished the stock.
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Needed Reforms the Comptroller Is
Insisting Upon.

The Comptroller of the Currency,
Lyman O. Murray, has done much in
the last four years to put banking
on a safer and saner basis. One alter
another he has taken up the evils or
unwise methods in banking and ap-
plied corrective measures. He has
called time on figure head, dummy
and absentee directors. He has plac-
ed a curb on overdrafts. Directors
who are themselves large borrowers
have received attention. His latest
stand is against the declaration of
dividends by banks until the money
has been actually earned. In a let-
ter of instruction to the National bank
examiners Comptroller Murray calls
their attention to that part of
the National banking law which re-
lates to dividends and asks that it be
strictly enforced. The law provides
that no dividend shall be paid by a
National bank “to an amount greater
than its net profits then on hand,
deducting therefrom its losses and
bad debts.” The law then defines a
bad debt to be “all debts due to any
association on which interest -is past
due and unpaid for a period of six
months, unless same are well secured
and in the process of collection.”
When losses have been incurred by a
bank equal to its profits any dividends
paid must necessarily come out of
surplus or capital. When the surplus
is less than 20 per cent, of the capital
it cannot be lawfully drawn upon for
the payment of dividends, and the law
specifically forbids impairment of
capital for the payment of dividends.
The Comptroller feels that the first
and great aim of the directors should
be not to pay dividends, however
pleasing such distribution may be to
stockholders, but to build up a sur-
plus that will make the bank strong
enough to stand all ordinary shocks
upon its stability. In this position
he will find the Grand Rapids bankers
heartily endorsing him. His latest in-
structions are in fact right in line
with what has always been the Grand
Rapids policy. Some of the local
banks are now paying fairly liberal
dividends, but they have been build-
ing up their surpluses for years, get-
ting ready for the generous policy
that is.now possible. And it is the
only way. The letter of the Comp-
troller regarding dividends among
other things impresses upon directors
their responsibilities in the premises.
“And in case of such violation of the
law every director who participated
in or assented to the same shall be
held liable in his personal and indi-
vidual capacity for all damages which
the association, its shareholders or
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any other person shall Have sustained
in consequence of such violation,” is
the way the letter reads. And there
is no reason to believe but that the
Comptroller means it.

New Jersey is no longer to be the
happy horns of the trusts. Laws have
been enacted during the present ses-
sion of the New Jersey Legislature
which are designed to put an end to
tlie free and easy corporation methods
of the past. One of these laws puts
a ban on “holding companies.” The
holding company, it may be explain-
ed, is a handy device for the con-
trol of widely scattered properties
through ownership of the stock in
the individual enterprises. It may
be an operating company as well as
holding, as in the case of the United
States Steel Corporation or it may
be merely the disburser of the earn-
ings of the individual enterprises. An
example of the latter is the Ameri-
can Light and Traction company, in
which Grand Rapids investors are
largely interested. The constituents
of American Light and Traction, one
of which is the Grand Rapids Gas
Light Co.,' are independently con-
ducted, with local manager; and di-
rectors, but all the earnings go to
the parent company, which holds the
stock in the local company. The new
law makes the organization of such
companies impossible under New'
Jersey laws in the future. Such com-
panies now existing can continue to
do business, but they cannot expand,
enlarge their operations or take in
new properties. The American Light
and Traction, it is believed, will not
be affected, except as it may be pre-
vented from adding to the list n
properties owned. The holding com-
pany, however, will not be entirely
wiped out, as there are still other
states under which such corporation ¢
can be organized. The Common-
wealth Power Light and Railway
Company is organized under the laws
of Maine, although Michigan Light,
one of its important constituents, is
a New Jersey corporation. United
Light and Railways is also a Maine
corporation. American Public Utili-
ties is organized under the laws of
L>elaware. If Maine and Delaware
become hostile, doubtless other states
will be found which will afford a har-
bor and refuge for this form of in-
corporation. In the case of gas, elec-
tric light and street railway proper-
ties the holding company does not
represent any great evil, except as it
may make easy the concealment of
exorbitant earnings of a local untili-
ty, but there are great possibilities of
evil in it in other directions as a
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2G% Every Six Months

Is what we pay at our office on the Bonds we sell.

$100.00 Bonds—5% a Year
THE MICHIGAN TRUST CO.

We recommend
Public Utility

Preferred Stocks
(as a class) for conservative, profitable investments, to net 5J£ to
Circulars of the various companies mailed upon request.

HOWE, CORRIGAN & COMPANY
Citizens 1122 533-535 Michigan Trust Building
Grand Rapids, Mich

Fourth National Bank

Bell M 229

. 0 .
Savings United Commercial
Deposits Deposits
Par Cent Per Cent

Interest Paid Interest Paid
on on
Savings Certificatgs of
Deposits Deposit
Left
Compounded One Year
Semi-Annually
i Surplus
Capital A e and Undivided
Stock . = Profits
$300,000 J E E I $250,000

GRAND RAPIDS
NATIONAL CITY BANK

Resources $8,500,000

Our active connections with large
banks in financial centers and ex-
tensive banking acquaintance
throughout Western Michigan, en-
able us to offer exceptional banking
service to

Merchants, Treasurers, Trustees,
Administrators and Individuals
who desire the best returns in in-

terest consistent with safety, avail-
ability and strict confidence.

CORRESPONDENCE PROMPTLY REPLIED TO
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method of combination in restraint
of trade, price fixing and similar prac-
tices.

Frank S. Coleman, Vice-President
of the Grand Rapids Savings, has
gone to Rochester to visit a sister
for a week and will take a Southern
trip before returning home.

Eugene D. Conger, Vice-President
of the People’s Savings, is planning
to build a bungalow on his farm
south of the city, with a view to mak-
ing it his summer home. He can
make the trip from the farm to the
bank in a matter of 35 minutes, and
figures that this is not much more
than the 20 minutes it takes him to
walk down in the morning from his
residence. Mr. Conger’s farm is said
to be a very fine piece of acreage,
but he has not been very active in
inviting his friends out to see it.

Chas. B. Kelsey, Vice-President of
the Commercial, has gone to Missis-
sippi to play golf with a view to get-
ting into form for an early opening
of the golf season here.

L. H. Withey has gone to Califor-
nia to spend two months. He took
his touring car along.

Just to prove that the California
orange crop was not a total wreck
T. Stewart White last week sent
Dudley E. Waters a box containing
a large orange tree branch fairly
laden with fine fruit. There were
about forty oranges on the branch,
and they were of fine quality.

The Kent State Bank will move its
Monroe avenue branch from the cor-
ner of Lyon to the offices of the
Nelson-Matter Furniture Co., a block
further north, about April 1, there
to remain until the north section of
the new Pantlind, in which it will
have permanent offices, is completed,
which will be on May 1 next year.
The hotel building contracts will be
awarded as soon after March 10 as
the bids can be compared and the
rasing of the old building will begin
almost immediately.

The Commercial Savings Bank is
considering building plans, with two
lines of action to choose between.
One plan is to build an exclusive
banking building, probably of two
stories and of ornamental design. The
other is to enter into an arrangement
with the promoters of the interurban
terminal whereby the bank will bear
its share of the «cost in the
erection of a modern sky scraper, re-
taining title to the real estate, oc-
cupying the corner for itself and leas-
ing the upper floors to be used for
what ever purpose the other build-
ings are to be used. The Bank will
not sell its corner, but will work in
harmony with the other interest.

Impoverishes the Community.

Sending all the funds available for
investment and most of the enterpris-
ing and intelligent young people away
inevitably impoverishes any rural
community.
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This is precisely what the country
town and the farm have been doing
for years. Have they any just com-
plaint to make to anybody else for
the result?

Much of the brain and brawn of the
city to-day was the brain and
brawn of the country yesterday;
and it is the irony of fate that
the country merchant and the
farmer have sent to the city their
own flesh and blood to encompass
the death and destruction of the rural
community to which they are indebt-
ed for their health, their wealth and
whatever of ability they may possess
to succeed in what they may under-
take.

Every modern, enterprising busi-
ness man knows the greatest handi-
cap he can possibly suffer is lack of
capital or of surplus earnings for ex-
tending his operations and for taking
advantage from time to time of op-
portunities that are presented for ex-
pansion. In periods of panic when
the banks and other financial insti-
tutions and interests withdraw their
funds from circulation and deprive
business concerns of the mony that is
indispensable to the free production
and movement of commodities busi-
ness comes to a standstill.

More than $40,000,000 worth of
agricultural implements were export-
ed from the United States to foreign
countries in the year just ended.
Twenty years ago the exports amount-
ed to $4,000,000, and ten years ago it
was $18,000,000. All tile world buys
American  agricultural implements.
Mowers and reapers went last year to
more than seventy-five countries and
colonies, while other classes of agri-
cultural implements were widely dis-
tributed in the year’s export trade.
Russia is the largest single buyer of
our agricultural implements the value
of the exports there having been ap-
proximately $10,000,000 to Canada and
about $8,000,000 each to France and
Germany. American mowers and
reapers were in special demand in
Russia while in plows and cultivators
Canada and Argentina were the larg-
est purchasers.

Encouraging.

“l can’t understand how you have
the presumption to think | would per-
mit my daughter to become your
wife.”

“It does seem rather surprising, |
suppose: but cheer up. You’re not
half as bad upset as | was when she
suggested it to me.”

Quotations on Local Stocks ar(rjd Bonds.
Bid.

sked
Am. Gas & Elec. Co., Com.
. Gas & Elec. Co., Pfd. 45 47
Am. Light & Trac. Co.,, Com. 380 385
Am. Light & Trac. Co., Pfd. 107 110

Am. Public Utilities, Com. 64 66
Am. Public Utilities, Pfd. 77 78
Can. Puget Sound Lbr. 3 3
Cities Service Co., Com. 137 140
Cities Service Co., Pfd. 87 89
Citizens’ Telephone 92 93
Commercial avmg‘s Bank 20 201
Comw’th Pr. ., Com. 69 70
Comw’th Pr. Ry. & Lt Pfd 89 91
Elec. Bond Deposit Pfd. 76 79
Fourth National Bank 212

Furniture City Brewing Co. 60
Globe Knitting Works, Com. 125 135

Globe Knlttlng Works Pfd. 100

G. R. ng 175

G. R. Nat’l Clt Bank 180 181

G. R. Savings Bank 216

Kent State Bank 266

Macey Co., Com.

Lincoln Gas & Elec. Co., 30 35

Macey Company, Pfd. 97 100

Mich |gan Sugar _Co., Com 55

Michigan State Tele Co., Pfd. 100 101%
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National Grocer Co., Pfd. 91
Old National Bank
Pacific Gas Elec. Co.,
Peoples Savings Bank 250
Tennessee Ry. Lt. & Pr., Com. 21 23
Tennessee Ry. Lt. & Pr. Pfd. 75 7

United Light & Rallwa Com. 82 85
United Lt. & Ry., 1 fd. 80 82
United Lt. & Ry., 2nd Pfd.,

(old 82 8
Unlted Lt. & Ry., 2nd Pfd.,

w) 4 76

onds
Chattanooga Gas Co. 1927 95 97
Denver Gas & Elec. Co. 1949 95% 9614
Flint Gas Co. 1924 96 9714
G. R. Edison Co. 1916 9814 100
G. R. Gas Light Co. 1915 10014 10014
G. R. Railway Co. 1916 100 101

Kalamazoo Gas Co
Sa inaw City Gas Co. 1916
x-dlvidend.
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If You Have Money to Invest
You
Owe it to Yourself to
Investigate
the stock of the

National Automatic
Music Company

42-50 Market Ave. N. W.
Grand Rapids, Mich.

Which has paid 45 consecutive
monthly dividends
amounting to 68Vi per cent.

Send for particulars

Ask for our Coupon Certificates of Deposit
Assets Over Three and One-half
Million

HQ iAND " AP ID S™ AVINGS® WN

We recommend
6% Cumulative Preferred
Stock
of the

American Public

Utilities Company
To net 7% %

Earning three times the amount re-
quired to pay 6% on the preferred
stock. Other information will be
given on application to

Kelsey, Brewer & Company
Investment Securities
401 Mich. Trust Bldg., Grand Rapids, Mich.

Kent State Bank

Main Office Fountain St.
Facing Monroe

Grand Rapids, Mich.
Capital - - - - $500,000
Surplus and Profits « $300,000

Deposits

7 Million Dollars
3 N pEront
Paid on Certificates

You can transact your banking business
with us easily by mail. Write us about it
if interested.

The
Old National Bank

GRAND RAPIDS, MICH.

Our Savings Certificates of Deposit form an
exceedingly convenient and safe method of invest-

ing your surplus.

They are readily negotiable, being

transferable by endorsement and earn interest at the

rate of 3™ % if left a year.
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PLAYING WITH FIRE.

The engineers and firemen errploy-
ed on the Maine & Aristook Railway
recently made demands for an in-
crease in wages so exorbitant that
the management refused to grant
them. A strike followed. The man-
agement promptly employed n-»
union engineers and firemen and traf-
fic went on as usual. The strikers
were beaten at every point. The des-
perate and reckless spirit of unionism
was shown in six attempts at train
wrecking on the line within a week,
but this was the dying gasp of a lost
cause. The railroad won by having
a management that had nerve, cour-
age and common sense.

The locomotive engineers on the
fifty-four railroads in the Eastern
territory last fall made demands for
wage increase and changes in con-
ditions amounting to several million
dollars increase in the pay rolls. The
railroads could not afford to make
the increase demanded, there was
nothing in the conditions of work
that warranted the engineers making
their demand, but rather than face a
strike the railroad managers consent-
ed to arbitration. The result of the
arbitration was some concessions and
an agreement as to wages and condi-
tions for a year. Encouraged by what
the engineers gained the firemen and
enginemen put in their demands for
changes in wages and conditions which
would increase their pay roll about
$9,000,000. with threat of a strike un-
less their demands were complied
with. The railroad managers offered
to submit the question to an arbitra-
tion hoard of nine or more, but the
firemen insisted upon having it con-
sidered under the Erdman law. This
statute provides for arbitration, the
contending parties each to choose one
member, the third to be chosen by
the other two. The entire responsi-
bility of a satisfactory adjustment vir-
tually rests upon the third man, and
with property in eighteen states val-
ued at millions of dollars and with
0,000 employes involved, the rail-
roads contended that this was too
much for any one man to undertake.
The firemen insisted and the railroad
managers surrendered. The arbitra-
tion will he under the Erdman act.

In surrendering to the union the
railroad managers have sought to im-
press upon the country their respect
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their earnest desire to
their deep sense

for the law,
avoid conflict and
of responsibility to tlie public and
the public welfare. Their attitude
in this respect has, in fact, been so
pronounced that there may be grounds
lor suspicion that there is something
hack of it. Eor many months the
railroads have been trying to gain
official consent to an increase in the
freight tariffs. They have made use
of the concessions made to the en-
gineers last fall and the increase in
the cost of operation which these con-"
cessions brought as an argument for
raising rates on freight. If the fire-
men gain anything, here will be an-
other argument. The conductors and
section hands are certain to make in-
creased demands as soon as the fire-
men are out of the way, and here
will be another argument. A very
small increase in freight rates would
cover the wage increases many times
over, and perhaps it is in the hope of
gaining the larger prize that the rail-
road managers seem so humble in the
face of exorbitant and unreasonable
labor demands. If they can gain the
millions in increased revenues which
they want they may be willing to let
the employes have a few. If this is
their game it may be shrewd, but it
is dangerous. The various organiza-
tions of the railroad employes are
among the most powerful in the
country, and they have steadily been
growing in arrogance and impudence.
The knuckling down of the railroad
managers to these organizations is
certain to create that puffed up frame
of mind which always comes to the
man of small caliber when clothed
with a little brief authorty. In other
words the various brotherhoods are
being allowed to acquire the big head
at a rate and to a degree that bodes
bad for the future. Encouraged by
easily won concessions, made bolder
by the timidity of the railroad manag-
ers demands will become more and
more exorbitant until at last a halt
will have to he called. And this will
mean a head on collision with all the
distressing features incident thereto.
The railroad managers could easily
have faced the issue in the case of
the firemen. Shoveling coal may re-
quire some skill, but not of such high
order that the places of the strikers
could not have been filled and traf-
fic continue. The Maine & Aristook
Railway found it possible to find both
engineers and firemen to fill the places
left vacant by the strikers, and it is
inconceivable that the managers of
the Eastern roads could not have
coped with the firemen alone had they
been so disposed. The time will come,
however, when they will be com-
pelled to make a stand. The attitude
of the unions s “the public be
They are powerful, without
conscience and without responsibility,
and it is but a question of time when
the question will have to be decided
whether they shall control the rail-
roads or the stockholders. It will
be a big strike when it does come and
will be marked by the usual demon-
stration of unionism in the loss of
property and of life, but it will be
the only way to secure an honest and
equitable readjustment of conditions.
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BREEDING PLACES FOR CRIME.

In demanding the enforcement of
the State law and city ordinances re-
quiring social and fraternal clubs to
take out licenses or cease the sale
of liquor, the Catholic societies of
the city have started a reform move-
ment the need of which has been
long recognized. There are a few
well regulated, well managed and
respectable clubs which sell beer to
members and no particular harm is
done. Among such organizations are
the Arbeiter, the Turner society and
the Germania. If all the clubs and
societies were of this type, whether
the laws are rigidly enforced or not
would make little difference. But the
same laws under which these good
societies are organized shelter a swarm
of social, athletic and other clubs
which have come into existence in
recent years and which are little else
than drinking clubs, with the beer keg
or the whisky bottle as the chief at-
traction. These clubs are especially
numerous in the Sixth ward, where
a dozen or more have been establish-
ed, and they are also thick in the
Eighth ward, with a few in the Sev-
enth. These clubs to a large degree
are made up of foreigners, mostly
Polish, and many of them are breed-
ing places of bad habits, viciousness
and crime. Liquor is sold at all hours
of the day and night, on Sundays and
holidays, and the dances which are
occasionally given at some of them
are scenes of almost shameless de-
bauchery. Ostensibly the clubs sell
liguor to members only, but in some
of them the price of a glass of beer
pays for the membership and the
beer is thrown in, and thus they are
no better than “blind pigs” openly
conducted. These clubs are having
an exceedingly demoralizing influence
in the neighborhoods where they are
established and young men are espec-
ially open to their evil tendencies.
The enforcement of the State law
and city ordinance requiring these
clubs to take out licenses would go a
long way toward weeding out the un-
desirable places. These clubs can mus-
ter a considerable showing of votes
and, on this account, the politicians
have catered to them and cajoled
them and left them undisturbed. The
action of the Catholic societies in de-
manding of the mayor and the police
authorities that the laws be enforced
ought to call attention to conditions
that have long been in urgent need
of remedy. The Catholic societies
might well receive the support of the
Vice Commission, for some of these
clubs are recruiting stations for the
white slave traffic, where young girls
are started on their downward careers.
It may he embarrasing for the pres-
ent city administration to have de-
mands made upon it for the enforce-
ment of the law against the clubs
just a month before the spring elec-
tion when votes will be so badly
needed, but the reform movement is
righteous and practical and the friends
of good morals of whatever creed or
denomination should join heartily in
tin- movement until this evil is either
eradicated or greatly reduced. Judge
McDonald has had a wide experience
with the enforcement of the liquor
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laws and he might take up the question
with the vigor and ability he has in
the past shown himself capable of.

SABBATH OBSERVANCE.

The European Sabbath is making
rapid progress in this country, espec-
ially in the cities, and whether this is
desirable or not may be left to indi-
vidual opinion. Most of us of mid-
dle age, brought up on the farm or in
the small town, can recall when the
Sabbath was regarded as a holy day;
when useless labor was frowned upon;
when anything like fun, play or frolic
was thought to be wicked and when
a walk along the pleasant ways, a
drive into the country or a social call
on a friend was regarded as an infrac-
tion of the commandments. The Sab-
bath in those days, as some of us may
recall it, was, indeed, a day of rest,
and also of boredom and weariness.
In these modern times it is different,
especially in the cities. People may
go to church in the morning, and
everywhere there is the disposition
to encourage this, but in the after-
noon Sunday is becoming more and
more a day of pleasure and recreation.
This city has four theaters that regu-
larly give Sunday afternoon matinee
and evening performances and the
houses are always crow'ded. The nu-
merous vaudettes find Sunday after-
noon and evenings their best times of
the week. If a hand concert is given at
Powers, the house is crowded to the
doors. One of the leading city
churches is giving Pleasant After-
noon entertainments Sunday after-
noon, with illustrated lectures and
music, and the church is crowded. The
Evening Press gives its Sunday after-
noon Happy Hour entertainment and
its hall is crowded. In summer the
Sunday afternoon ball game draws
the big crowd of the week and the
summer resorts are all crowded. When
band concerts are given in the parks
thousands turn out to hear the music
and to enjoy the open air. Families
go for their picnics into the country
or to the parks or resorts on Sunday
now and nobody thinks to rebuke
them, and it probably would do no
good if they did. The different ob-
servance of the Sabbath is not con-
fined to the young people and the
thoughtless. If we could look into
the homes of many good church mem-
bers of a Sunday afternoon or even-
ing we would find domino and check-
er games in progress and everybody
enjoying themselves in the usual week
day manner, instead of being solemn
and sober, as in the old days. The
Sunday afternoon and evening social
gathering and dinner party is com-
mon and in summer the trip into the
country by those who have automo-
biles is almost universal. If  the
change from the old observance to
the European style is desirable is
largely a matter of individual judg-
ment, but the fact must be faced that
the change has come and the tendency
more and more is to make Sunday a
day of enjoyment and recreation. *

A girl can be sentimental
about the way she eats pickles.

even

In trying to carve his fortune many
a man uses poor tools.
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BOOSTING CLOVERLAND.

Annual Meeting of Upper Peninsula
Development Bureau.
Marquette, Feb. 17.—At the annual
meeting of the Upper Peninsula De-
velopment Bureau, the following offi-

cers were elected:

President—A. T. Roberts, Mar-
quette.

First Vice-President—P. Flanigan,
Sagola.

Second Vice-President—W. E. Dav-
idson, Soo.

Secretary—C. W. Mott, Menominee.

Treasurer—R. W. Reade, Escanaba.

The following committees from
thirteen out of the fifteen counties in
the Upper Peninsula were elected for
the ensuing year:

Marquette—A. T. Roberts,
quette; C. V. R. Townsend, Negau-
nee; R. P. Bronson, Ishpeming; J.
D. Mangum and Robert Blemhuber,
Marquette.

Delta—R. W. Reade, Escanaba;
W. L. Marble, Gladstone; J. E. Berg-
man, Bark River; G. T. Werline and
C. M. Thatcher, Escanaba.

Mackinac—M. Hoban, St. Ignace;
Alex Sly, Gould City; Thomas Morn-
son, Pickford; D. D. McLeod, Rex-
ton; E. Papin, Engadine.

Houghton—E. A. Homar, Chassel;
J. H. Jasberg, Hancock; W. B. Mc-
Laughlin and J. T. McNamara
Houghton; W. S. Prickett, Sidnaw.

Dickinson—James O’Callaghan and
A. W. Thomas, Vulcan; R. W. Pierce,
Forest .City, and A. C. Cook, Ironton.

Iront-1. W. Beyers, P. O'Brien and
W. H. Sheldon, Iron River.

Alger— H. A. Holden and A. R.
Dow, Munising; O. LaBounty, Qnota;
C. C. Brown, Chatham; I. A. Doors,
Trenary.

Chippewa—W. E. Davidson, W. M.
Snell and F. J. Merriam, Soo; J. A.
Ferguson, Rudyard.

Schoolcraft—W. B. Thomas, W. S.
Crowe and George J. Nicholson, Man-
istique; Joseph F. Hutt, Hiawatha,
and Milton Williams, Cooks.

Keweenaw—W. E. Smith and W.
J. Smith, Mohawk; S. R. Smith,
Ahmeek; C. T. Davis, Copper Harbor;
J. A. Daley, Mohawk.

Luce—M. E. Burmann, W. G. Fritz,
J. C. Foster, L. W. Holbrook, and H.
E. Perry, Newberry.

Ontonagon—T. A. Green, Ontona-
gon; August Wallen, Ewen; George
Hardes, Trout Creek, R. Stindt, To-
paz.

The following
adopted:

W hereas—It appears to the Upper
Peninsula Development Bureau that
in the development of our agricul-
tural resources the subject of drain-
age is of vast importance; and

W hereas—This Bureau has given
due consideration to a bill for the re-
vision of the drain laws of this State
as prepared under the direction of the
Board of Supervisors of the county
of Menominee, and now known as
House Bill Number 117, and the en-
actment of such a law will greatly fa-
cilitate proceedings for the construc-
tion of drains within the State, and
therefore be a source of promoting
agiicultural development; therefore

Resolved—fhat this bgxeau in an-

Mar-

resolutions were

MICHIGAN

nual meeting assembled, hereby en-
dorses said bill, and favors the pass-
age thereof by the Legislature at Its
present session; and

Resolved—That this resolution be
certified to each, the Senate and
House of Representatives, by the Sec-
retary of this Bureau, in support of
a petition, to be by him signed in
the name of the Bureau, for the pass-
age of said bill; and

Resolved—That each Senator and
Representative from the Upper Pen-
insula be presented with a copy of
these resolutions and especially re-
quested to use ever; reasonable ef-
fort to secure the passage of said bill.

The retiring address of ex-Presi-
dent Green was as follows.

We meet to-day to review our sec-
ond year’s business and to plan for

A. T. Roberts, the

our next year's work. | will not try
to review the work of the past year
in detail, because | know you would
prefer to hear from Col. Mott along
that line.

I will briefly call to your minds a
few of the many times we have done
since Col. Mott came to us as our
Manager. His pas trecord with the
Northern Pacific Railroad eminently
qualified him to take up the active
work of our Bureau and he has cer-
tainly done a great deal for us in the
short time he has been with us.

Advertising Work Done.

Our principal direct advertising was
done with the large posters that we
put up over a large part of Wiscon-
sin, in lowa, Minnesota and Michi-
gan. We also made exhibits at the
State Fair and State Grange meetings.
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We obtained large allotments of
space in the papers and one series of
articles that appeared in the Milwau-
kee Evening Wisconsin was especial-
ly notable. During the year the Soo
line has issued an attractive booklet
on Cloverland and the C. M. & St. P.
and S. & N. W. Railways are both
preparing books on Cloverland. Large
quantities of printed matter have been
sent out to all parts of the country,
particularly to nearby states. Like
all advertising campaigns direct re-
sults do not appear immediately, al-
though I think we can safely say that
we have begun to reap our harvest.
On every hand one sees the awaken-
ing.

It is very evident to those who
travel through this Peninsula that if
there was ever a doubt that we might

In-coming President.

become an agricultural country, it is
certainly gone. We are generally ad-
mitted to have about as good a coun-
try as there is, from the viewpoint of
the farmer.

We are not only developing our ag-
ricultural interests however, but our
mineral resources are being opened
up more and more each year, and
our water powers are being harnessed
to produce power for our mines and
industries. One of the evidences of
the progress we have made during
the past year is the new life seen in
the various commercial organizations
among us. Quite a number of these
have joined our ranks in recent
months. When this Bureau was first
started an analysis of the situation
showed that we had four principal
things to do. First, we must get the
fifteen counties of Cloverland work-
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ing together for the common good.
The second task was to convince our
own people that we have a good coun-
try agriculturally. The third, was to
tell and convince the outside world
what a fine country we have. Last,
but not least, was the organization
of the various counties, cities and vil-
lages into working units, in order to
avoid wasting our efforts along other
lines. The first task appeared the
most difficult to me and it proved to
be the easiest, and, while some im-
provements may be made, it is prac-
tically accomplished.
Doubters are Convinced.

If there are those among us who
still think we are unfitted to become
a great agricultural district, they are
at least wise enough to keep their con-
victions to themselves. Our second
task, therefore, is practically accom-
plished. Our third task is, of course,
endless and we are doing our best
to spread abroad the news of our
great natural advantages. Our last
task is our hardest, and on it we have
made the least progress. For two
years a very large part of the devel-
opment work has been done through
the Executive Board of this Bureau
and its Manager. These sixteen men
have done and still can do a great
deal of work, but they can do the
most effective work only when backed
up by the other sixty directors and
the members at large. This organiza-
tion decided to have five directors
in each county, for a definite purpose,
and the purpose has not been ful-
filled.

My idea of this work is that it re-
sembles a great wheel. Each country
should have its branch society which
will be the spokes. The executive
board act as the rim and tire, with
the manager for the hub. There are,
| believe, three other societies similar
to ours in Michigan. The State now
being fully equipped with a complete
running gear, should, and | believe
will, progress more rapidly in the fu-
ture than it has in the past.

Financial Support.

We have received about the same
financial support the past year that
we did the year previous, and we
have recently obtained the support of
several large companies not hereto-
fore engaged with us in this work.
The generous support of practically
all of the counties, the South Shore
road and the Soo line, together with
the subscriptions from land owners,
banks, and others, ensures us an in-
come as large or larger for 1913 than
we have had for 1912. | do not want
to go into the details of the subscrip-
tions nor too closely into money
matters, as" the Treasurer will do
that later. 1 wish to call your atten-
ion, however, to the fact, that bar-
ring one, we have not lost a large
subscriber and we have recently add-
ed several. Our income should reach
$30,000.00 to allow us to accomplish
what we would like to do. We have,
for instance, done splendid advertis-
ing work in nearby states, but we
have no money to follow up the cam-
paign. In other words we have gone
the first step and can’t go the next,
without larger appropriations. We
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should follow our poster advertising
with field men who will go right into
the most promising communities and
work up the sentiment necessary to
make men and women of the right
sort come to Cloverland to make their
homes. We should have many more
membsrs than we have. These indi-
vidual dollars help a lot and every live
citizen, man or woman, should be in
this work.
Need More Members.

| wish to urge an active campaign
to increase our membership list, to
commence at once. We should form
our country organizations at once and
directors other than the Executive
Board should have charge of the
work. Would it not do to have a
sort of vice chairman from each coun-
ty to head these subsidiary organiza-
tions and empowered to attend execu-
tive board meetings when the regular
member is unable to attend? Every
city and village should have an active
association formed to boost that par-
ticular place. | wish to urge strong-
ly the consideration of co-operative
societies for farmers in each commun-
ity. The new parcel post should open
up a new field for the disposal of a
vast amount of select produce from
our farms. Let us consider the ob-
ject of credit for our settlers and
moie settled farmers. The sooner
our farmers get to farming along
right lines, the sooner liberal credits
will come to them. Therefore let
us urge the employment of experts to
instruct them properly. The county
expert who will go right out on to
the farms and show our farmers
when and how to do things, is what
we want. This will cost some mon-
ey. So do good roads. Let us have
them both. Let us urge the coun-
ties to issue county books, and our
land companies to issue books and
circulars of all kinds to spread abroad
through the length and breadth of
the land. If laws can be passed to
help the farmers clear their land, let
us urge the passage of such laws.
Wisconsin has them. Minnesota is
about to adopt one. If we could all
take a live interest in this work and
not leave it to a few we could accom-
plish a great deal more than we do.
Help your local newspaper gather
items of interest about Cloverland,
that these bits of news may go abroad
to be copied and thus proclaim our
good ponits to the world outside.
Let us still persist in this great work,
work for all sorts of development, not
merely agricultural, but commercial.
Let us not only work for a large pop-
ulation but for a better population.
Each man and woman can help, if
they will. Before I close | want to
thank the press, which deserves our
thanks for its ever-ready support.
W ithout it we can accomplish but
little. | also want to thank you all
for your loyal support and, especially
do | want to express my thanks to
the Executive Board of this Bureau,
and to our very able Manager, Col.
C. W. Mott. It has been a great
privilege to work with them and to be
the President of this organization for
the past two years. | sincerely re-
gret that 1 will be unable to give the
work as much time in the future as
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| have in the past. It has been a
great pleasure to do what little I have
personaly been able to do toward
perfecting an organization, which 1
believe will make history during the
next decade. It cannot help succeed-
ing in its work. There is no finer land
than this, our Cloverland, nor is
there a finer people.

The American Consul at Port An-
tono, Jamaica, takes exception to the
statements going the rounds of maga"
zines and newspapers with regard to
bananas. In a letter to the Trades-
man, he says that Costa Rico is not
"the greatest producer of bananas”
and that of the 44,520,539 bunches
imported into the United States in
the fiscal year ending June 30 last,
Jamaica shipped 15,467,913 bunches
and Costa Rico 7,053,664 bunches.
More bananas come from Honduras

Thornton A. Green,

than from Costa Rico and Panama
sent nearly five and a half million
bunches. One correspondent report-
ed that the bananas of Jamaica “ are
shipped largely to Europe” whereas
the American Consul declares that
nearly the entire Jamaica crop, or
96.6 per cent, in 1911, was shipped to
the United States. France takes few
bananas because of the high tariff
on the fruit. During 1911 Great Bri-
tain imported less than seven mil-
lion bunches and the bulk of the yel-
low fruit came to the United States.

Dr. Alsberg has appealed to the
manufacturers of medicinal products
to co-operate with the public author-
ities in preventing the sale of patent
nostrums and adulterated drugs. But
his remarks are in reality addressed
not so much to the manufacturing
trade as to the newspapers whose ad-
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vertising columns make the whole
nefarious business possible. The
Government can see to it that the
label on the medicine bottle shall put
forth no claims to miraculous cur-
ative powers, but it can do very little
to prevent the same miraculous claims
from being blazoned forth in display
type for the credulous newspaper
reader. Here is an opportunity for
those ardent tribunes of the people
who have been shedding columns of
ink over the adulteration of the peo-
ple’s food, to grapple with an issue
quite within their competence. The
amount of food advertising in the
newspapers is small compared with
the output of the drug advertisers.
By a rigid censorship of his adver-
tising columns, the editor can do more
for the health of the community than
by pages of invective. See, for ex-
ample, what lies within the power of

the Retiring President.

one Ohio editor, cited in the last num-
ber of Collier’s, whose fervent de-
mand for new vigor in the municipal
Health Department must be read in
the light of no less than twenty-four
patent nostrums advertisements print-
ed in the same issue of his paper.

Too Hospitable.

One day an inspector of a New
York tenement-house found four fam-
ilies living in one room, chalk lines
being drawn across in such a manner
as to mark out a quarter for each
family.

"How do you get along here?” en-
quired the inspector.

“Very well,” was the reply. “Only’
the man in the farthest corner keeps
boarders.”

No man is too lazy to talk. The
biggest talkers are the littlest doers.
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Supposing To-night

your store bums, and your day book,
journal and ledger, or credit account sys-
tem, is in the fire.

To-morrow

what would you do, what could you do?
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CHAMPION REGISTER CO.
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The Art of Selling Clothing at Re-

tail.
The volume of business of the
house is developed and determined

by three factors: The merchandise,
the policy of the house, the salesmen.
And the selling art demands that
each be right, to insure success. It
is indispensable that the goods be
bought, as experience only will be
able to dictate, to suit the trade in
every detail; that they be new and
attractive, for no man can sell “car-
ried overs” to everybody all the time.

Buy to sell; not to keep. The fact
that a firm has money to pay for all
it buys is no valid or good reason
why it should buy a single suit more
than it can sell, and the selling is so
often defeated, through mistakes of
overbuying, that the trade accepts it
as a natural evil.

Over-buying indicates the most
profound ignorance of the capacity
of the house to distribute the pur-
chases, for we will not suppose that
a buyer knowingly buys in quantity,
style or material that which he can-
not sell. Enthusiasm often leads him
astray, but when he has the well
prepared memorandum to govern him
he is safe from persuasion; and he is
in a position to make his purchases
to advantage, and thereby promote
the selling.

Every one of us knows the diffi-
culty in moving the merchandise from
last season. It may be “as good as
it ever was,” but as a buyer no mer-
chant would consider it for an in-
stant. True, it may be “worked off,”
a piece at a time, at a price, but the
time lost in making the effort would
bring a handsome profit if employed
in selling new goods.

Small and frequent buying is the
secret of handling the stock profit-
ably, and thereby selling frequently,
and' this is one reason why the “book
business” has obtained such a hold
on the trade. The stock is turned
as often as the order is taken, and
in this “turn over” is the profit in any
business. Profits are all in the future,
as long as the goods are on the
shelves; they are imaginary, and sell-
ing only causes them to become a
reality.

The Policy of the House.

Next, the policy of the house gen-
erally determines beforehand the kind
of objections voiced by the custom-
ers. In some clothing stores the state-
ment of the salesman is accepted at
its face value, for the reputation of
the house for correct service is un-
questioned, as against exaggerations
used by other concerns,, and the one
idea to make the present sale at the
expense of any future patronage of
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the buyer. As an illustration: A
merchant was telling me of his inabil-
ity to draw trade through his adver-
tisements. Said he: “We have been
in the town for twenty years, and the
people have grown so stale and sus-
picious that they will not respond to
any of our advertising.” A blind
man would be able to see the fault, as
well as to determine the policy of the
house.

An ex-mechant said: “We were as
honest as the average,” when the sug-
gestion was offered that his failure
was due to a wrong policy.

The customer will always pay a
profit when he knows he is getting
value received, but when, through
poor buying, mistakes are made, ask
the customer “why” they are mis-
takes, and he will tell you in a hurry.
Merchandise does not have the same
value in the eyes of the buyer that
it does in the estimation of the seller
but allowing for this difference, the
customer, as a rule, is always right,
therefore take his judgment.

Why did Jones, who came to town
with a little stock, in a little store,
go right up? It was his policy of
doing business. He did not try to
fool himself or the people by telling
them he was the “only pebble on the
beach,” but gave them new, bright
merchandise, at the time they wanted
to buy, and cheerfully took back
goods when the customer wanted to
return them.

Now for the Salesman.

We now come to the salesman; and
here we have the “reason why” the
volume of business, in eight out of
every ten clothing stores, is not over
half of what it would be if the sales-
men were as efficient and capable as
they might be.

All merchants recognize that in the
selling of the goods depends the en-
tire success of their business, and yet
so few—hardly any—give it the at-
tention they do the book-keeping or
the stock-keeping, and | purpose to
make an effort to impress the mer-
chants with the necessity of creat-
ing and buying a selling serv-
ice. on the same basis they would buy
merchandise, never taking for granted
that usage makes any established hab-
it correct, or that age makes aught
else but wine good.

How Do You Select Your Men?

When a man is engaged to sell in
a store, the first question asked is
relating to his experience, this not
without reasonable justice, for no
man can sell without experience; and
he is taken on because he has occu-
pied his last position for a time, long
or short, and because he “looks good”
to the manager or proprietor.
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In all candor, | ask you how many

of you would take on a doc-
tor or a lawyer on the mere fact
that he “looks good?” No. You

would want to know his alma mater
and see or know from good authority
that he is qualified to give the proper
service. On the other side of the
water the applicant for a position
must show his papers of apprentice-
ship and discharge, and these will
give the idea of his ability; but we
take on men on their good looks,
their shape, if you please.

When he is added to the force,
thirty minutes possibly are given to
the new man to tell him the “Don‘ts”
usually promulgated by the house,
and which are supposed to be as un-
alterable as the law of the Persians
and Medes. But these “Don’ts” are,
in so many cases, more honored in
the breach than in the observance.
The policy of the house, the essential
element of any successful firm, as it
involves the service to the customer,
lie is left to learn in random bits
at odd times, from his fellowsal *s-
men or the errand boy. The mana-
ger or proprietor is too busy to talk
to him about such trivial things, and
says: “He is a bright-looking man
he will pick them up all right.” An
investment in an automobile or the
beautifully engraved bonds of the
“Sunshine Gold Mine” of Umpty
Umpty County, State of Nowhere, is
given more thought and careful at-
tention than the live flesh and bloo*1
salesman through which the very life
of the business is sustained. No won-
der the average life of a business
house is but seven years, when there
is so little attention paid to the first
course of the entire foundation.

The salesmen are the active repre-
sentatives of the firm to every cus-
tomer whom they serve; they are the
“House” to the buyer, not the per-
son or persons whose name in gold
letters is blazoned over the door.

Napoleon made a success of his
military efforts through his wisdom
and the choice of his lieutenants. He
knew his work and he said: “If there
was no one else to cast the cannon,
I could do it, as well as to make the
gun carriages. As to the financial
policy of this administration, it was
mine and mine alone.*” He was Na-
poleon. But there are many Napo-
leons in the grind of everyday work,
if they but only be developed, by
learning all about their work, from
the sweeping of the floor of the cloth-
ing store to the successful selling to
the cranky customer.

Otto Buehrmann.

Monro«* St

GRAND RAPIDS. MICH.
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Markets in the Middle
W est.

Grand Rapids—Grand Rapids mak®s
the claim of having the largest wagon-
market in the world, not only being
self-sustaining  but a profit-pro-
ducer. It is owned and operated by
the municipality. The market mas-
ter receives $1,000 per year, the an-
nual expenses of the market being
$4,000. The stall rents are from $5
to $35, there being 760, of which 372
were rented in 1912. Farmers using
the market number from 100 to 200 per
day, paying a daily entry fee of 25
cents. The commission men are
friendly and co-operate. Goods are
shipped in from other localities dur-
ing out-of-season periods, these being
fruits and vegetables. The total an-
nual income approximates $10,000. The
effort is made to attract, the build-
ings being repainted each year.

Kalamazoo—An unsuccessful public
market is operated by the city on one
of the public streets. It caters large-
ly to the hucksters and small dealers,
neglecting the retail buyers. This
figs led to the formation of plans for
a market building, to be operated by
the city, with the purpose of supply-
ing the retail consumer. The present
market is patronized by about 75
farmers and truck gardeners daily. It
does not receive shipments from out-
side communities, and makes no ef-
fort to keep down prices.

Traverse City—The public market
of Traverse City consists of a scale
house and a maple tree. The buyers,
who are commission men, sit beneath
the tree and bargain for the farm
products as they are brought to be
weighed. There is a master who
receives $50 a month, while light,
caretaker s salary, fuel and telephone
run the expense to $1,035 per year.
No licenses or rentals are charged.

Detroit—In Detroit there are two
markets, both owned by the muni-
cipality. In regard to their success
comes the reply: “Yes, because they
have been successfully operated for
many years.” The market master
gets a salary of $900, and the total
expenses of the two markets in 1911
were $6,474. Neither market is en-
closed, each being nothing more than
a cement foundation in the center of
a square city block, the walks being
about 60 feet in width, to which all
wagons back, permitting the customers
to pass around and examine the prod-

Municipal

ucts and ascertain the prices. These
walks are sheltered by roofs. There
are no booths or stands. In the case

of Detroit, there appears to be the

nearest approach to direct marketing

from the producer to the consumer.
Ft. Wayne—Taking the place where
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an old market house stood, Fort
Wayne has constructed a new build-
ing for market purposes, the funds
for this purpose having accumulated
over a period of years. The building
is 450 feet long and 27 feet wide,
and is built of concrete. The pavil-
ion contains public toilet rooms and
a smoking room. The market teams
back up to the curb along the house,
and the purchasers have a passage-
way from which they may buy. Be-
tween the separating columns are
tables built of concrete, which are
used for marketing purposes. No re-
ports are obtained from Fort Wayne
as to the cost of occupancy of booths
nor as to the expense of operating
the market.

South Bend—In South Bend a curb
market on one of the wide concrete
bridges was established about one
year ago. It is open from early
morning till noon on tlirec days each
week, and is used by an average of
75 farmers and market gardeners who
back their wagons against the side
walk on the bridge. During inclem-
ent weather a building adjacent ro
the bridge is used as a market house,
the merchants of the vicinity contrib-
uting the funds to fit this building
with stalls, for the use of which no
charge is made. No charge for space
on the curb is made, and the market
is conducted with very few rules or
restrictions. The position of mark it
master is filled by the City Sealer.
In the beginning a highly organized
peddling system, which had grown
up through the lack of a market, at-
tempted to handicap the market by
buying out the farmers at wholesale
prices and selling the stock at high.er
prices than would otherwise have pre-
vailed. The market adopted rules
which, for a time, forced the peddlers
entirely from the market, but at
present they- are allowed at the mar-
ket. subject to certain conditions. The
market is considered a success for
the truck gardeners and reducing
prices to the consumer. No commod-
ities arc received from mother com-
munities, with the exception of fish

Indianapolis—The market of In-
dianapolis is owned by the city and
is considered by all to be a success,
city ordinances governing. The an-
nual expenses of the market are $12,-
500, of which the market master re-
ceives $1,320, the remainder being ap-
plied to an assistant, four janitors,
two engineers and firemen, light, heat
and garbage removal. The rental
charge for booths is from $25 to $150
per year. There are 615 booths in-
side the building and 300 curb stands
for farmers, for which a charge of
25 cents per diem is made. The
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statement which the writer received
and the investigation which he has
made show that the commission men
and produce dealers are opposed to
the market. The market receives
shipments of tropical fruits and vege-
tables from the South and every ef-
fort is made to hold prices down by
competition.

Toledo—The public market of To-
ledo is used almost exclusively by
wholesale houses which buy in large
quantities direct fromi the gardeners
and truck farmers, hucksters and re-
tail dealers also purchasing to some
considerable extent. The market
master receives a salary of $720 a
year. In 1911 the total expense of
the market amounted to $2,096, which
included the market master’s salary
and the amounts paid to laborers for
cleaning. There are about 200 stalls
in the market, erected at a cost of
about $120,000, these stalls being auc-
tioned off at the beginning of the
season. A charge or 25 cents per
diem is made for every wagon stand-
ing outside the private stalls. This
market is considered a success, hav-
ing in 1911 paid the city a profit of
several thousand dollars. Plans are
now being formed to establish retail
markets in Toledo, with the object of
obtaining lower prices.

Hamilton—Hamilton has an open
market, operated under the direction
of the city. The only expense at-
tached to this market is the market
master’s salary of $360 per year. It
has between 150 and 175 booths, for
the use of which no charge is made.
Some shipments of fruit are received
from other communities, and there
is no friction with the commission
men and produce dealers. As a rule,
prices are slightly less than those of
thi dealers; and the market, which is
an old institution, is well patronized.

Cincinnati—The public markets of
Cincinnati number four, all owned by
the city, the rules and regulations
being governed by ordinances passed
by the City Council. The annual ex-
penses of $12,000 per annum include
the salary of the market master,
which is $900, and repairs to market
houses, heat light and miscellaneous
expenses. Inside stalls, which are
occupied by the butchers, butter ven-
dors, etc., bring a yearly rental of
$100, and a yearly payment of $15
entitles the payer to a stand 6 feet
wide on the curb. A certain amount
of space is set aside for farmers and
truck gardeners, and they may occu-
py this space free of charge. Ap-
proximately 500 farmers use these
markets. Commission men and pro-
duce dealers do not clash with the
markets, and during the season com-
mission men receive shipments of
fruits from other communities at the
market houses. The success of the
Cincinnati public markets is unques-
tioned, the city receiving an average
net income from them amounting to
$1,000 yearly, and they make it pos-
sible to place all foodstuffs before
the class of people who need them
most.

Columbus—There are four public
markets in Columbia, all owned and
operated by the city. They are the
Central Market, 148 stalls and stands;
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North Market, 237 stalls and stands;
East Market, 139 stalls and stands;
West Market, 81 stalls and stands.
1h?y are used for various kinds of
business—meat, butter, eggs, cheese,
bakery products, hominy, fruits and
vegetables, fish, honey, flowers, poul-
try. The number of people employed
is over 2,000. Receipts from all mar-
kets in 1911 were $28,998 and ex-
penses were $16,183. The commis-
sion men are friendly to the mar-
ket, but attention is also called to the
fact that commission men occupy the
booth's, and that there are only 16
curb stands for farmers. The report
from Columbus says that the lower-
ing of prices by the market is “not
perceptible.”

Dayton—There are three success-
ful markets in Dayton, one owned by
private individuals and two owned by
the city. Two of these markets being
in the downtown district, the mar-
ket days are divided, the older mar-
kit being open on Tuesday, Thurs-
days and Saturdays; and the other,
known as the Wayne Avenue Market,
bemg open on Mondays, Wednesdays
and Fridays from 5 to 10:30 a. m.
The older of these two market houses
was erected almost 40 years ago and
has had no recent improvements. Its
vegetable stalls are rented for $100
per year and the butcher stalls for
$250 per year. The Wayne avenue
building is a recently completed
structure costing $35,000, and the
stalls rent from $12 to $20 per month-
The downtown district also contains
eight or ten squares, where curb
spaces are auctioned off in May of
each year at prices ranging from $15
to $300 per year for each space. The
income from these rentals is approx-
imately $30,000 each year while the
expense approximates a total of $2,-
600 a year, making a good profit to
the city. The Arcade Market Build-
ing is a model market, having a com-
plete modern cold storage plant in
the basement and affording some 12,-
000 square feet of cold storag*e space.
It is open from 6 a. m. (or earlier)
to 6 p. m. every day and until 11 p.
m. on Saturdays. Vegetable stalls
are rented for from $6.50 to $8.75
per month; butcher stalls, from $35
to $40, including cold storage. There
are 200 stalls in this market, and the
annual rental receipts amount to
about $20,000 per year. The public
market in Dayton nas been estab-
lished since 1815 and is patronized
by all classes. Prices are slightly
lower than those of the retail dealers,
and the produce is always clean and
fresh. The markets are supplied
from the immediate country and no

shipments from surrounding towns
are received.

Cleveland—There are three mar-
kets owned by the city and one

owned by a private corporation in
Cleveland, all of them well patron-
ized by the public. The increase in
custom, however, has not been in
proportion to the increase in popula-
tion. The following data applies to
the municipal markets: The market
master receives a salary of $1,800 per
year. The annual expenses are $13,-
559 for the past year, in which
amount no allowance is made for tax
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es, depreciation or interest on the in-
vestment. These expenses include la-
bor, supervision, cleaning, fuel, light,
repairs, etc. The three markets fur-
nish a total of about 500 booths, with
unlimited curb space for farmers.
The booths rent for from $60 to $200
yearly, according to location. About
1,100 farmers are allotted 7 feet at
curb in the market district at a rent-
al of $10 per year. Renters- of the
stalls in the market houses receive
shipments from other communities,
and wholesale dealers are friendly to
the market. Competition between
the 500 renters of stalls and the fact
of their having but a low rent to pay,
together with no charge for tele-
phones and no delivery service, keeps
down the prices. Cleveland boasts
of having the handsomest market
house in the world, its doors having
been thrown open in early Novem-
ber, 1912, this West Side market
taking the place of the one which
has served for half a century. Its
cost of $500,000 exclusive of the
site.

There is always room for good men
at the top, but nobody is so high up
that he gets there by coming down.

There is such a thing as love at
first sight, but it is generally not
lasting. Friendship and true love are
of slower growth. It is so with ad-
vertising. Flashy talk about bargains
that actually do not exist may draw
a crowd for a moment, but the real
thing, the truth often told, and back-
ed up by good service, brings perma-
nent results. Trade built in this way
is lasting trade. Customers secured
by the satisfied way continue to travel
it. They get the habit, and the habit
sticks. It is the man who advertises
once or twice or a very few times who
gets no benefit. He might as well
throw his money away as be a quit-
ter. The advertising game is a profit-
able one to the true sport who keeps
at it. But the fainthearted loses all
he puts in it
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that’s as easy to handle as a can of tomatoes; it’s ready to

sell when you get it.
body wants clean sugar.

It pleases customers because every-
The capacity of the containers

enables you to buy in convenient quantities and you can
get any popular sugar in FRANKLIN CARTONS.

You can buy Franklin Carton Sugar in the original
containers of 24, 48, 60 and 120 pounds

THE FRANKLIN SUGAR REFINING COMPANY
PHILADELPHIA, PA.

“Your customers know FRANKLIN CARTON SUGAR
means CLEAN sugar”’
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the Wedding—the Best Man

Soliloquizes.
Written for the Tradesman.

It is all over, church wedding, maid
ol honor, three bridesmaids, ring serv-
ice, flower girl, elaborate floral decor-
ations, large reception afterward—
Robert and Marguerite are married
and gone on their honeymoon trip.

Everything went off in fine shape.
Robert bore himself well, and Mar-
guerite, always a very fine-looking
girl, with her long veil and carrying
an exquisite shower bouquet of or-
chids and lilies of the valley—Mar-
guerite was nothing short of stttn-
ning. Surely it was some wedding.

That bouquet, by the way, cost
thirty-five dollars. | don't know what
the florists” bills for bouquets and
decorations and all were, but | am
sure they were some bills.

Being a plain, practical, perhaps
even a little sordid sort of fellow
myself, | can’t help but wonder what
the whole affair including the bridal
trousseau, minister’s fee and every-
thing cost in cold hard cash. Prob-
ably Mr. Stanley, that’s Marguerite’s
father, and Robert will not compare
accounts, so the exact sum will never
be known; but it is safe to say that it
is no small amount.

| suppose on Robert’s side what
may be called preliminary outlays
ought to be added in, a box of roses
or other choice blossoms at least
every week for a year previous, theater
tickets and bills for various kinds
of entertainments; automobile hire
(Robert doesn’t have a machine,) a
seventy-five dollar engagement ring,
and other expenses “too numerous
to mention." to quote an old-fashion-
ed phrase. Doubtless Mr. Stanley as
well as Robert could make a very
good showing of preliminary outlays
by producing his household account
books.

And the question keeps up in my
mind, if what you may call the steps
leading up to matrimony cost so fear-
fully, what must be the expense bill
attaching to the thing itself? This
trip they are making is costing Robert
a tidy sum. After their reurn they
will go to house keeping in a fash-
ionable apartment. | can’t help but
see stretching before Robert an end-
less vista of bills, for rent, for fur-
nishings, for food and supplies, for
hats and gowns for Marguerite, for
his own clothing, for social pleasures
and various kinds, for incidentals and
what not.

I am sure | wish them well. Robert
is not only my closest friend but a
verv bright, clean, well-educated,
energetic young man. Marguerite is
an exceedingly nice, intelligent girl.

After
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lhey deserve the best that life has to
give. Temperamentally they are
well suited to each other and they
always have belonged to the same
set. There is no reason why they
should not be very happy together,
only the everlastingly old and trou-
blesome reason of dollars and cents.
It is a serious case of champagne
appetite and beer income. Robert’s
salary is not large. Marguerite likes
nice things and is accustomed to
having them. Her father is a man
whose nose has been held to the
grindstone all his life by an expensive
family. | wonder whether in time
Robert will come to have that anx-
ious, almost hunted look that Mr.
Stanley always wears. For both
Robert and Marguerite' will want to
live as well as their friends—nothing
short of this would seem to them
appropriate to their station in life.

| don’t blame Robert for wanting
Marguerite, and | have a certain ad-
miration for the pluck he manifested,
considering his circumstances, in
sailing in and winning her; but surely
in marrying a girl of Marguerite’s
tastes he has assumed a mighty heavy
responsibility.

| have an unfortunate mental ten-
dency which causes all sorts of stray
ideas to enter my mind at inoppor-
tune moments—jokes when | want
to be solemn, and the like. Just as
Mr. Stanley was giving Marguerite
away, this thought popped into my
mind—ought “this woman,” or any
girl brought up as Marguerite has
been, to be classed as an asset or as
a liability? At the time | quickly
dismissed the strange vagary, but on
later consideration | believe she is
both.

But it certainly was a very fine
and up-to-date wedding. The maid
of honor was dressed in white and
carried a floral muff. She looked al-
most as pretty as Marguerite her-
self. The bridesmaids, let me see,
they wore pale blue, didn’t they?
They were beautiful, every one of
them, anyway. Miss Fisher, she is
the kind of girl that makes a man
feel at home and happy and satisfied
with himself the minute she begins
to talk to him. Miss Hartwell is
neat as wax and doesn’t have much
to say. 1lhen the one whom I call
in my mind the second bridesmaid,

because she came'second after the
bride in the procession, Miss Cov-
ington. She is a most charming girl.

Rather quiet but still she talks well;
dignified without being stiff. She has
style and knows how to dress, but
the most you think about is the
sweet and womenly way she has.
Different girls affect me different-
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ly. Kate Harrington always makes
me want to take her out in a car.
She enjoys motoring so much. Jennie
Dunham never appears so well as
when she is on the water. But Miss
Covington—well, all | could think of
was a cozy little cottage somewhere
with vines over the porch, and how
nice it would be when a man is done
with his day s work to go home—
not to a hotel or boarding house but
to his own home. Yes, nice, very
nice indeed; but too expensive | fear
for this child.

At the reception that evening my
old friend Mrs. Frazier, rallied me in
this wise: “Harlowe, there is just
one moral for you to draw from
such an occasion as this—Go thou
and do likewise. So many of you
young fellows are drifting into con-
firmed bachelorhood,” she went on
in her vivacious way. “You dress
well, you have agreeable manners.
| hese give you the entree of the
best houses. But, pardon my frank-

ness, after all you are only social
hangers-on. You never get down to
business.

In spite of all that can be done
I see nothing but spinsterhood ahead

of many of our finest girls. | thank
the good Lord that | have no mar-
liageable daughters myself. But |

fee! for my friends. Now, Harlowe
boy, awake to your responsibilities.
Why don’t you just sail in and take
your pick of that bunch of brides-
maids? All perfectly lovely girls and
| don’t believe one of them ever has

had an offer. All because of you
young men------ ”
Have pity, madam,” | protested.

“1 should be only too happy to fol-
low your advice, but pray tell me how
is a poor fellow like me, whose salary
barely suffices to pay his board and
keep him in decent clothes, to under-
take the support of a wife—a girl
accustomed to luxuries and expensive
dress as these girls are?”

There it is, Mrs. Frazier answer-
ed. A family with a young lady
daughter feel that they must strain
every nerve to keep up appearances
in order that she may marry well, for
a girl who lacks style stands no show
at all. Would Robert ever have been
attracted to Marguerite had she
dressed shabbilly? But the good clothes
and all the expensive little knick-
knacks a girl must have if she is to
hold any place in society—in a sense
these frighten off the prudent young
man. That is, they keep him from
becoming serious. He scatters his at-
tentions around and remains single.
1 his state of affairs is most deplor-
able. It is what | call the social
deadlock. Without a great effort in
her behalf on the part of her people,
a girl stands no chance at all of get-
ting married; with the effort, only a
very slim one, for, in a way, the effort
is a hindrance.

“If you are afraid to tackle the job
of supporting a fashionable wife, why
don t you find some nice stenographer
or some one of that kind, a girl who
has to earn her own living? There
are dozens of them that would just
give their eyes to have you. Or if
you like better a girl from your own
set, make your choice, tell her hon-

estly your circumstances, and ask her
to share your poverty. The chances
are you will win out and live happily
afterward.”

Mrs. Frazier hits the nail on the
head sometimes. A social deadlock she
calls it—that term expresses the situ-
ation exactly.

But | dont see that it is so easy
to follow her advice. The stenog-
rapher idea | tried once, four years
ago. It was Nellie Brisbane. | was
quite smitten with Nellie.

“No,” she said, “I like you, Harlowe,
but we must cut out all sentiment.
Since Ive been earning money I've
developed a taste for the real thing

in clothes. | make twenty-five dollar
per .” (Nellie was an expert in her
line) “On this | can dress better

than you on your salary possibly could
dress me. | like things new and nif-
ty. | cant go back to diamond dyes
and turning and sponging and making
over. | m just as much obliged, hon-
estly | am, Harlowe, but | simply
can’t see it.”

Soon afterward Nellie
Carmichael her employer, who
wealthy man.

As to the other plan Mrs. Frazier
proposed, asking some girl from my
own circle in society to share my
poverty, what would the outcome be
likely to be—I mean in case the girl
took me? Luxury is a hard thing to
forego, once one gets a taste of it
Should 1| be willing to wear less ex-
pensive clothes and otherwise curtail
personal expenses myself? Just how
would it all work out—would it mean
a ceaseless struggle for money enough
to make ends meet, an unhappy, dis-

married
is a

satisfied, shabbily dressed wife, her
nature embittered by all sorts of
wretched little economies; or would

it mean the dear little home my heart
longs for, with vines over the door
and frugality and contentment with-
in—if | laid the poverty-sharing pro-
ject before that charming second
bridesmaid for instance? Quillo.

Negative Criticism.

A certain justice of the peace in a
Western town had reached a con-
clusion as to a question of law high-
ly satisfactory to himself. He re-
fused to entertain an argument by the
opposing counsel.

“If your honor please,” counsel
pleaded, | should like to cite a few
authorities upon the point.”

“The court knows the law and is
thoroughly advised in the premises,”
snapped the justice.

“It was not,” continued counsel,
with an idea of convincing vyour
honor that you were wrong, but | did
want so much to show you what a
fool old Blackstone was.”

Wish Realized.
Le Fanu, in his “Seventy Years of

Irish Life, ” tells of a peasant who
said to a gentleman:
“My poor father died last night,

your honor.”

I m sorry for that, now,” answers
the other, “and what doctor attended
him?”

Ah! my poor father wouldn’t have
a doctor; he always said he’d like to
die a natural death.”
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Status of the Principal Dry Goods
Staples.

Merchants realize that it is im-
possible to force confidence in any
degree with a tariff change pending,
but they are all impressed with the
maintenance of strong fundamentals
in the merchandising position. Em-
ployment for the masses continues
good and in fact the scarcity of work-
ers in many directions is having a
pronounced effect on prices. Stocks
are light in many directions at a time
when consumption is steady. The in-
terference with distribution caused
by the strikes in the garment trades
is simply damming up the flow of

goods.
Prices in cotton are hardening
steadily and there are multiplying

evidences of a need for goods that
cannot be supplied at once. Many
heavy domestics in colored lines are
sold up so closely that it is impossi-
ble to give the deliveries from stock
that should be normally expected at
this time of the year. In bleached
and printed goods the case is differ-
ent, yet the surplus is not large
enough to affect values adversely. It
probably lessens profits for the mills.

Lines of duck rule strong and im-
provement is steady in goods of ging-
ham construction.  This was illus-
trated again by the advance of one-
half cent a yard on one of the most
popular chambray lines offered to the
cutting trade.

In underwear and hosiery a strik-
ing thing is the demand for spring
merchandise at advanced prices. There
is a broadening call for union suits
in lightweight and for many lines of
staple hosiery. Scarcity of many
brands is natural to expect in view
of the centering of the demand upon
them, but many unbranded lines are
quite as well sold and fully as hard to
get. Knitters were caught by the
rise in cotton and yarns, and they are
forced to get better prices for spring
duplicates or not make them. As a
matter of fact several mills have de-
clined business for spring, and gone
on to fall weights because buyers
would not pay fair prices. The ad-
justment of all this means irregular
prices.

The woolen goods trade is much
better than one might suppose to be
true if the statements of tariff ex-
perts were taken without verification.
No one recalls a time when the mills
were so well employed and the busi-
ness was holding out such a good
prospect from the buying end, at a
time when the word of tariff was heard
above a whisper. This explanation
is that there has been more of an
adjustment to the popular notion of
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what is fair in tariff protection among
woolen men than has been voiced in
public by manufacturers and cloth-
iers, and business is going ahead with
the belief that neither President-elect
W ilson nor his advisers will be fool-
ed into smashing things merely to
prove yhat they were elected to re-
duce a tariff rate.

Throughout the market consider-
able study is being given to the pro-
posed new cotton schedule and criti-
cism is heard more frequently.

Pine and Fancy Cottons.

Prices showed advances from the
low point varying from one-quarter
cent to one-half cent a yard, the lat-
ter being exceptional. Some of the
mills were so strong in their demands
that they were quoting advances of
three-quarters of a cent a yard. Some
few- mills have been holding prices
at the top, but have been doing no
business for some time. It remains
to be seen whether they will come
in and book up at the slightly lower
levels current, based upon what they
are calling the top.

There have been many contracts
for small quantities of fancies placed
with mills for deliveries to extend to

September. Some have been for
shirtings, but most were for fancy
cotton dress fabrics. The fall de-

mand has been the largest feature of
the converter’s business during the
past few days.

Deliveries of wash fabrics are
greatly disorganized. The retailers
delayed placing orders of any mag-
nitude until they had secured deliver-
ies of goods for preliminary showing
for spring, and now that they have
the goods in hand they are looking
for deliveries of goods they did not
order for some time after the initial
business was placed. Some measure
of the blame for delayed deliveries
rests with the mills. Operatives are
scarce and the strikes of a year ago
and during the summer at New Bed-
ford have upset the calculations of
producers.

There has been a fair and almost
a normal business done in white
goods of the better grades during the
past week or two. Piques, cords,
ratines, and crepes are in good call.
There is but little demand for light
weight fancies popular in other sea-
sons, such as checks and stripes. The
few concerns that are equipped to
offer brocades are showing some
beautiful advance samples and they
are likely to secure the business on
them later on as the trend of fashion
in that direction seems unmistakable.
Some waist manufacturers declare
that fine mercerized brocades in white
are sure to become fashionable for fall.
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In every jobbing house order from
a retailer it is noted that a few prints
in fine yarns are taken. But there is
still a dearth demand for the staples
of other years, yet most jobbers be-

lieve prints will begin to sell well
before the spring is far advanced.
Many new lines are quietly being

prepared for showing in April and
May. Crepes are asked for in many
places and crepe voiles are being sold
more liberally by the mills.

Linens.

While some linen buyers do not
relish the advances that have been
made on goods for fall delivery, the
knowledge that the price of flax and
yarns has gone up much faster than
the cost of finished goods is causing
them to pay the figures asked by the
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mills with better grace than a couple
of weeks ago. That many other it;ms
have added to the cost of production
is now known also, so that, while
purchasers grumble at paying figures
that they declare are almost prohi-
bitive, there seems to be more of a
disposition to place orders for late
delivery. This attitude may also be
attributed to the advices that are
being received from the producing
markets, all of which tend to show
that the trend of values is toward still
higher levels.

Several good-sized orders were
placed on fall goods by jobbers
during the week. While most of
the business was on housekeeping
goods, the commitments made on
handkerchiefs and fancy linens were
reported to be quite encouraging.
The demand for linens for late ship-
ment, however, has not hardened to
such a degree that the enquiry could
be described as general.

Buyers who underestimated the size
of the spring requirements placed re-
peat orders on housekeeping goods.
There was no relief from the com-
plaints about late deliveries from
secondary distributers. This is now
an old story, and, although manufac-
turers are doing their utmost to pro-
vide the merchandise wanted, the de-
mand continues to be in excess of
the supply of goods that is being for-
warded.

General lines of linen goods were
wanted by both the jobbers and the
retailers for 'quick shipment. These
orders were placed by buyers person-
ally and by mail and wire.

Underwear.

Reports from manufacturers and
selling agents indicate that the union
suit looks better than ever in the
spring business. Buyers are calling
for early deliveries, one instance being
heard of a jobber taking one-third of
his spring order in the January de-
livery.

The situation is so strong in the
spring business that advances could
be very easily asked in some goods.
In fact some of the duplicate business
in the piece suits is being done at an

advance of 25 cents a dozen. In the
two-piece garments also there is a
firmer trend, some of the low end

balbriggan being marked up 10 cent
a dozen on duplicate orders.

On fall goods, both in cotton and
wool, the situation shows little change.
An occasional order is being received
from a small jobber here and there.
One or two of the buyers have also
only lately left the market. But as
a rule reports indicate that the initial
buying is completed, and that those
who delayed in the expectation of
securing an advantage were disap-
pointed.

Fall prices undoubtedly looked high
to some of the buyers compared with
those of a year ago. But taking into
account advance in cotton, the manu-
facturers cannot see how anything
lower could have been expected. In
fact complaints from several reliable
sources indicate that some of the fall
business was done at prices showing
no profit to speak of to the mills.

Just what condition of retail stocks
are in following the unusual weather
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is the question uppermost in the
minds of the underwear trade in re-
lation to the next fall season. The
fullest information, of course, has not
yet been obtainable to answer this
question. However, there is a belief,
substantiated by pretty complete in-
formation, that in high grade union
suits, at least, the carryover will not
be anything as large as might be ex-
pected.

In other goods the reports are not
mo complete, yet there is an impres-
sion that the situation will not be as
severe as expected. Judging from
sales advertised knit underwear has
not been the most prominent line of
merchandise offered at reduced prices.
It is recalled also that early in the
fall season knit goods were among
the best selling lines in the retail
stores.

Ribbons.

Some momentum is gradually being
gained in the ribbon trade, particu-
larly through the demand for fancies.
How far this will go and whether
it will carry along with it a larger
business in staples is the test of a
good season, according to leading
members of the trade. There is no
doubt a sharp interest is being shown
in the fancy ribbons so much so that
the supply, as usual, is not up to the
demand. Advances of a cent a ligne,
it is claimed, are being asked and se-
cured on some of these goods.

The January business of a number
of the manufacturers and jobbers will

exceed that of a year ago. Stocks, on
the other hand, are large in some
goods in first hands. Among retail-

ers, it is believed, however, that rib-
bon stocks are light, because of the
conservative buying of recent years.

The displays of fancy ribbons in
so-called Bulgarian colors, confirm
the prediction that the new effects
have provided the stimulus to this
season’s business. A large propor-
tion of these ribbons also are in nar-
rower widths, some with fancy edges.

He Had a Name.

Patrick, late over, was working in
the yards of a railroad. One day
he happened to be in the yard office
when the force was out. The tele-
phone rang vigorously several times
and he at last decided it ought tc be
answered. He walked over to the in-
strument, took down the receiver, and
put his mouth to the transmitter, just
as he had seen others do.

“Hillo!” he called.

“Hello!” answered the voice at the
other end of the line. “Is this e'ght-
six-one-five-nine?”

“Aw, g'wan! Phwat dye tink Oi
am? A box car?”

We are manufacturers of

Trimmed and
Untrimmed Hats

For Ladies. Misses and Children

Corl, Knott & Co., Ltd.
Corner Commerce Ave. and Island St.
Grand Rapids, Mich.
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MADE IN MICHIGAN
BY MICHIGAN WORKMAN
FOR MICHIGAN PEOPLE
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Our Brand is a Guaranty
Our Prices are Right
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you that our goods are fast sellers

The Perry Glove and Mitten Co.
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“The Crowning Attribute of Lovely Women is Cleanliness”
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Manufacturers
Factory, Red Bank, New Jersey 101 Franklin St., New York
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Kind of Advertising That Helps the
Dealer Most.

Shoe advertising is a subject that
has been discussed and cussed from
almost every standpoint imaginable.
Going down the street with a friend,
the other day, something moved him
to paraphrase an old saying, “Oh,
advertising, what outrages are com-
mited in thy name!” And | was im-
pressed with the applicability of that,
as to shoe advertising. This is not
a discussion of criminology, but there
have been so many outrages commit-
ted in the name of advertising shoes
that 1 am inclined to mention a few
a little further on.

I think it is best to divide the sub-
ject in two topics: Advertising from
the manufacturer to the merchant,
and advertising from the manufac-
turer to the wearer.

A manufacturer who gets out and
builds a trade must consider the first
very seriously, and have a lot of nerve
to back him wup in his undertaking.
The time has gone into the dim and
distant past when a manufacturer can
make an article of footwear, send it
out on the road and win trade, un-
less he has very carefully paved the
road for his salesmen. Whenever
you see a man advertising for sales-
men and telling them he has an arti-
cle that will “sell itself,” you may
safely put him in the Wallingford
class, lie is either trifling with your
credulity or jollying himself.

Influencing the Retailer.

There is only one article that will
sell itself. Now | leave it to your
intuitive minds to decide what that
is.

Sixteen years ago, when | entered
the race, there were few advertisers
in the shoe manufacturing field. And
they were mostly Western concerns.
Looking over the advertising pages
of a trade journal of those days, you
would be amused to see the kind of
advertisements they published. Most
of them were business cards. And
the illustrations of the shoes were
funny—or would be, if they were not
pathetic.

It was about this time that some
bright chap conceived the notion that
a merchant might have an enquiring
mind, and ask some embarrassing
questions as why and wherefore. So
he started a campaign that went in-
to some of the details, and printed
reasons why he had the best and
most desirable lines. He soon found
an audience and his trade began to
grow. Others jumped aboard the
band wagon, and the sane and busi-
ness-like advertising of shoes was on.
Changin Over From OIld Methods.

I think it was about the year 1899
that the first series of advertisements
giving the merchants reasons and ar-
guments was inaugurated in the trade
papers. From that time to the pres-
ent day, the methods of manufactur-
ers in making and advertising have
spread out and become so extremely
high class that to point to any speci-
fic case as a good example would be
difficult.

There are many ways of saying it,
but the truest and most graphic man-
ner of expression is that old one:
“First make a good article—then let
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people know about it." You cannot
force a demand for shoes as you can
lor breakfast foods. Any man who
has traveled on the road knows that
lie can sell an advertised line with
one-half the effort it requires to sell
one that is unknown. Now, by that
I mean, advertised to the merchant.

J happen to be one of the many
who have undertaken to do business
on the road with a line that was never
advertised. | have entered a store
and told my story to a buyer with
all the eloquence and heart-interest
1 could muster, only to have him ask:
“Let me see, where is your house
located?” This was in the good old
days when factories depended upon
the salesman to do all the advertising
by word of mouth. And | have fol-
lowed in the same territory with an
advertised line and been welcomed
by the buyer, who knew what | was
talking about the minute | mention-
ed the name of the house | was rep-
resenting.

Best Medium to Reach the Dealer.

I am sorry for the man who under-
takes to place an unadvertised line
as 1 am for the manufacturer | was
talking with recently. He stated, rather
proudly: "I have made a big success
in twenty years without having spent
one penny for advertising.” | could
not refrain from remarking to him
that other concerns had made bigger
successess in one-third that time
through use of printer’s ink and mod-
ern methods. He made a success be-
cause he stood where the overflow
was bound to hit him in spite of the
fact that he did not advertise.

| consider that a campaign without
trade papers is like eating soup with
a fork. The up-to-date shoe merchant
reads his trade paper with the same
avidity a pillar of the church reads
his Bible.

Now as to advertising from the

manufacturer to the wearer. We
hear a lot about “creating a demand”
and “assisting the merchant.” It is

good stuff, if a man is making only
one shoe and that one at great profit’
But the best demand is created by
means of working hand in hand with
the dealer. | doubt if any live shoe
retailer welcomes an attempt on the
part of the manufacturer to force a
demand for a shoe he knows nothing
about.

Therefore, | think it better to ad-
vertise to the wearer through the
shoe dealer. Take that dealer into
your confidence and tell him what
you are going to do, first of all
Don’t undertake to compel him to
put in your line by inducing some
woman or man to go in and demand
a pair of your shoes. Coercion is a
mild word for these methods. And
the dealer is too smart to be coerced
these days.

Co-operating with the Dealer.

Every time he has a demand for
some shoes he has not in stock, he
will set up an argument against the
shoe demanded, and sell something
“just as good” or “darned sight bet-
ter,” according to his thinking. When
a person enters a shoe store they
usually want simply shoes. And they
usually know the shoe merchant. He
is to most of them the arbiter of
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You can

Rubber Boot Store

of your community by selling

Hood’s Bullseye Boot

Read what this satisfied man says:
10-30-12
Grand Rapids Shoe & Rubber Co.
Grand Rapids. Mich.

Dear Sirs:—By request of your salesman.
Mr, Glen Finch, | ship you by express a
pair of <Bullseye" Boots which | have
worn 197 days in the Ekenburg Creamery
on cement floors. 10 hours per day. | put
the boots on the first of March and laid
them off the 17th of Sept. | have been
with these people 3 years and heretofore it
has taken 6 pairs of boots each year of
other company makes to do the same work.
If you would like to ask any questions |
would freely answer.

Respectfully yours.
G. B. BRIGGS.
Elsie. Mich.

makeyour store the

Grand Rapids Shoe & Rubber Co.

The Michigan People Grand Rapids

Extra Style and
Extraordinary Wear

Your patrons’ feet will always be warm,
comfortable and dry in any sort of bad weather
clothed in a pair of our No. 48”~. Yonr best
trade is best satisfied with the best. They are
willing to pay a little more for just what they
want. Hereit is.

Rindge, Kalmbach, Logie & Co., Ltd.
| Grand Rapids, Mich.

=N
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styles, the man with the knowledge,
and they will accept his teachings, in
nine cases out of ten.

Therefore | say it is better to work
with the dealer than without him.
Co-operative advertising, with the
dealer behind the goods, and work-

ing with you to push them, is the
safest and most economical way.
| housands of dollars have beej

spent trying to force a demand for

shoes. | am not an opponent of
general publicity. It is fine. But it
must be handled sanely. The de-

cline in general publicity of a too
general nature is the best proof of
the soundness of my argument.

If | were a retail merchant, |
would welcome as | would welcome
gold dollars every advertisement that
directed every consumer to “Ask
your dealer.” Or better still, to see
at the bottom of an advertisement,
For sale by all dealers.” Because
when a man comes into my store to
ask, | would sell him a pair of shoes
that | wanted to sell him, regard-
less of the brand, and thank the gen-
eral publicity advertiser for sending
the customer my way.

R. L. Prather.

Review of Year’s Work Presented at
Flint.*

In submitting this, my tenth annual
report, | wish to congratulate the
members on the activity of the mer-
chants all over the State in regard
to association work. Information |
have received in the past few months
indicates that this will be the largest
convention, in point of members, that
we have ever held. | have distribut-
ed more literature and had more cor-
respondence than in any year that |
have been Secretary, which shows
that the up-to-date merchant sees
that it is to his interest to get into
association work for his own protec-
tion and profit. While | have not
organized as many new associations
this year as | would have liked to
have done, we have several new ones
to report that have joined on invita-
tion without cost to the Association.

On March 20 last year the secre-
taries of the different associations met
at Lansing and had one of the most
interesting meetings ever held, there
being twenty secretaries present and
a large number of members of the
local association. Credit rating and
collection departments were taken up
and thoroughly discussed and many
interesting plans were presented and
adopted, which we have here at the
convention and which may be had by
applying to the Secretary.

We hope to continue these meetings
at least twice a year and would urge
every association in the State to send
its secretary in order that he may be
in touch with matters of importance
such as may come before the meet-
ings, as we feel that the secretary is
the man that is generally the back-
bone of all associations and he should
be in a position to disseminate such
information to his members that will
help his organization.

On July 9 the Executive Commit-
tee was called together to take ac-

*Annual report of Secretary Percival

at annual convention Retail Grocers and
General Merchants* Association.
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tion in regard to a propsition pre-
sented by H. D. Mann in putting out
organizers in the field where no local
organization existed from which the
State Association would derive a
benefit and get new associations and
members into the Association. The
plan looked feasible to the Committee
and a contract was entered into with
Mr. Mann. Since signing the con-
tract Mr. Mann had some trouble in
getting the right kind of solicitors and
has not done as well as he expected
and has only started about three new
associations. He informed me by let-
ter recently, however, that he intends
to get started shortly with compe-
tent help and will see that new asso-
ciations are organized at once, and
the work continued from now on.

During the past year | have visited
Owosso, Sandusky, Deckerville, Char-
lotte, Big Rapids, Howard City, Hol-
land, Midland, Brown City and organ-
ized the majority of these towns and
expect to have a good representation
from them at the convention.

Three other towns that organized
themselves, Benton Harbor, East
Jordon, and Cadillac, will be repre-
sented here to-day. H. D. Mann suc-
ceeded in organizing Chelsea, St
Clair and Marine City.

The following associations have
paid their per-capita tax according to™
the schedule adopted at Port Huron
to take effect in 1912.

Wyandotte ..o 10
Grand Rapids, 1911 100
Traverse City . M
Bay City 61
Datre>t ... 300
Ann Arbor 34
Jackson ... 44
Kalamazoo, 1911.. 40
Saginaw ... . 60
Owo0sso 49
Lansing 40
Flint 62
Big Rapids 42
Chelsea 49
Port HUrON e

884
Honorary Members ... 39
Individual Members, 1912.... 34
Individual Members, 1913 32

989

Those in arrears Tor 1912

St. Ste. Marie 44
Petoskey 45
Imiay City 25
Y psilanti g
Grayling 15
Escanaba 45
Davison . 45
Albion .. _ 56
Vicksburg 27
Kalamazoo 40
Muskegon 59
Grand Rapids 493
Greenville 45

399

Making a total of 1,388 members
on our rolls, the largest number ever
enrolled as members of our Associa-
tion.

| notice that smaller associations do
not take kindly to the schedule as
adopted and only the live ones of
those smaller associations have sent
in their individual dues, whereas it
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gives the smaller associations the
right to greater representation than
the larger associations as they have
one vote for every dollar paid in.
dhe financial statement of monies
received and disbursed is as follows:
Receipts.
. 28271
. 390.00
34.00
32.00

Cash on hand
Honorary members
Individual members,
Individual

1912
members, 1913
Per Capita, 1911 ...cccoevvnnne

1102.01
Disbursements.
Salary voted to Secretary 250.00
Executive Committee at Sagi-
NAW o 28.11
President’s expenses National
CONVENtioN .o 88.59
Telephone, telegraph and ex-
press . 6.56
Postage .. 70.52
Printing and stationery 149.00
Secretary’s salary 22 days ___ 66.00
Bond for Mr. Mann ... 5.00
Secretary's hotel expense 34.75
Secretary’s railroad expense 47.96
National Retail Merchants
Federation ... 50.00
796.40
Balance on hand 305.61
In making recommendations this

year | would suggest the following:
That the Secretary of each local or-
ganization as well as the individual
members would send the State Secre-
tary such incidents of interest that
occur in their respective localities
pertaining to association work that
they may be given to the trade press,
as both Mr. Day, of Trade and Mr.
Stowe, of the Michigan Tradesman,
are always willing to use their col-
umns for the benefit of their readers
and the same would also be of great
benefit in our organization work.
Further, that the proper officers be
instructed, as soon after this conven-
ion as feasible, to visit each organ-

ization, both old and new associations,
and give such help and assistance as
would increase their numbers and in-
terest in association work, believing
that an outside official can be more
effective than a resident member, that
the associations here assembled upon
returning home see that their per
capita tax (that has not been paid at
this convention) is immediately sent
in_so that the officers of the Associa-

35%8n can better lay their plans for
the ensuing year.

Before closing, | wish to thank the
wholesalers and manufacturers who
have given us their assistance, both
financially and by their advise which
has made it possible for the great
growth of the organization in the
past years.

| also wish to thank the officers
of this Association and the different
trade papers for the assistance they
have given me during the time I have
had the honor of holding the office
of Secretary and hope to see in the
coming year a greater increase in the
membership and new associations
than we have ever had before.

Supply your trade with the popular

SA

NDOW BOOTS

DUCK VAMP WITH PURE

GUM UPPERS

This is one of the Famous
WALES-GOODYEAR

BEAR BRAND

You simply cannot go wrong on it.

Orders Solicited

Herold Bertsch
Shoe Co.

Mfg. “Bertsch” and
“H.B.” Hard Pan Shoes

Grand Rapids, Mich.
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Vigorous Plea for Thorough Revis-
ion of Present Methods.

Ou,r extensive operations in the
retailing of shoes, and our continued
efforts to hold up the standard of the
business have brought us into direct
contact with every phase of the game
and have caused us to have some
well-defined ideas regarding the
many ills—some real, many fancied,
but most of them of his own mak-

ing—that confront the shoe retailer
of to-day.-
You will find few retailers to be

in accord with us in our views and
many will condemn them, but in this
day of progressive merchandising,
why not apply a little of it to the
retailing of shoes, and make profit-
able, by the elimination of “loss pro-
ducers,” a business that for years has
been notoriously lacking in profits.

As to the effect upon the retailers’
interests of a shoe trust we have this
to say:

From the best information at hand
a “trust,” or “combination of manu-
facturers” is but now in its forma-
tive state, feeling its way. While its
organizers are undoubtedly, earnest-
ly considering means by which the
production and distribution of shoes
may be most economically handled.
We do not know that affairs have
progressed to the stage where an ac-
tual and settled “trust policy” has
been adopted and until that is done
it appears premature to say just what
the effect will be, so far as the re-
tailers are concerned.

It appears to us, however, that a
manufacturers’ association or “trust/
if that name covers it more satisfac-

torily, might just as well be made
to work to the betterment .of the
retail busines as to its injury. It all

depends upon the motive back of the
organization and the lines along
which its energies are expanded.

We believe that any association of
manufacturers and allied interests, or
any other -sort of organization hav-
ing for its ultimate object any other
than the real betterment of the mak-
ing and distributing of its product,
so that a fair part of the saving
realized through such organization
reaches the retailer, and through him
the actual consumer, will, as a natu-
ral result of its methods, fail.

But we as firmly believe that such
an association could, if big enough
financially and broad enough in its
business policy, easily win success
and profit for itself and be of im-
mense direct benefit to the retailer,
getting his enthusiastic support in-
stead of antagonism.

A proposition of this sort
and would

is big
necessarily have to be
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handled by big people,-—big finan-
cially as well as big in their under-
standing of modern methods and
their application in a broad sense.

We would welcome that organiza-
tion and believe it could be made to
work a complete revolution in the
present methods of handling the re-
tailing of shoes, particularly as ap-
plied to the more staple lines in
men's and women’s selling around
$3 to $8.50 and $4.

The methods of buying and retail-
ing shoes have not changed mater-
ially in the past twenty years—we are
still obliged to anticipate our wants
three to five months, buy that far
ahead and take our chance on the
styles and colors changing even be-
fore the goods are put on sale. This
applies more especially to novelties
and many “near novelties,” but the
matter of three to five months an-
ticipation applies just as strongly to
staple lines —the bread-winners —
which represent, in the average store’
around 75 per cent, of the total busi-
nes done, and it is right in this end
of the business that the retailer
needs mpst to consider the benefits of
be derived from the great stock
proposition, which is sure to form
the “back bone” of a trust’s opera-
tions.

Presuming the trust thoroughly
standardizes men’s and women’s
grades and arranges to stock these
styles in a wide range of widths and
sizes, and is prepared to guarantee
delivery' of any quantity on immedi-
ate receipt, as is done in other lines,
would it not result in quickly bring-
ing the retailer to an appreciation of
the opportunities presented, and al-
low him to do just as much business
and perhaps greatly increase it on a
two-thirds reduction of the reserve
stock he would ordinarily carry un-
der the old -system, and would not
his stock be cleaner and freer of
accumulated “dead ones,” and his

finances be in healthier condition?
One of the results of “trust” or-
ganization, if it be big enough,
would be its ability, through
scientific specialization, to produce
standardized shoes which in style,

quality' and construction would eas-
ily eclipse anything to-day pro-
duced under the present condition of
scattered independent and  often
struggling units, and at prices that
the smaller manufacturer with his
extraordinary overhead charges
charges could never successfully cope
with.

The present manufacturers in-
stock” propositions have not proven
entirely dependable, the sizes want-
ed most being usually “out,” forcing
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the dealer to follow the old “buy
alidad” policy. A trust could, and
most probably would, carry a stock
salable in any shoe store, built right
and styled right (by recognized ex-
perts) that would so completely out-
class the present stock propositions
as to practically' eliminate them as
important factors in the trade.

We have studied the retailing of
shoes thoroughly and have tried,
with some degree of success, to,get
the best results out of present condi-
tions, but really think the business
has developed and completely out-
grown the old methods of conduct-
ing it, and if any general reorganiza-
tion of these methods is to take
place that will result in simplifying
and make less hazardous the retailing
of shoes, we assuredly wish it suc-
cess.

Our ideas about “what reform would
be of most advantage to the dealer”
are about as follows:

Quicker deliveries, so that four or
five weeks at any season would see
complete delivery of all widths and
sizes ordered.

Standardized measurements so that
say a 7-B or 9-C of one make
would run nearer the same as the
same size in any other make.

Greater uniformity of product.

Elimination  of certain  “freak”
styles and patterns and, by agree-
ment embracing the principal mak-

ers, the more gradual introduction of
radical changes in styles of toes.

In our opinion the greatest injury
to the retailers’ interests comes from
the competition of manufacturers’
stores. Another injury comes as a
result of the ill advised and hap-
hazard attempts to have manufactur-
ers “in stock” departments. Errors
in judgment as to the proper styles
and sizes to stock and possibly the
urgent immediate need of funds
causes the manufacturer to throw
immense lots of stock goods into the
hands of job lot buyers, the shoes
ultimately finding their way into the
“$2.50 sky parlors” now being ope-
rated everywhere and in direct com-
petition with the trade usually re-
ferred to as “legitimate.”

We do not know enough about the
methods of the United Shoe Machin-
ery Company to pass judgment, but
as the American shoe to-dav is ad-
mittedly the best on earth, and con-
siJering that the excellence of the
shoe must be a result of the excel-
lence of the machine that made it,
it seems to us that the trade in gen-
eral has benefited through the use
of United Shoe Machinery* Company
machines.

We have never figured the United
Shoe Machinery Company as being
much interested in the affairs of the
retailer, its interests being naturally
centered mainly upon the manufac-

turer.
As to effect of manufacturer’s
stores:
We have in Dallas a number of

manufacturer’s stores. How success-
ful they are or what showing they
make as dividend producers we do
not know, but nevertheless they are
competitors and to that extent their
presence is felt.
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The above expressions clearly de-
fine our ideas and we trust that some,
at least, of the more progressive re-
tailers will agree with us that many
undesirable conditions have gradually
grown into and become a part of the
retail business and that a thorough
revision of methods is in order—
Volk Bros Co. in Shoe Retailer.

Youth and Vigor.

The youth of America have been
given higher ambitions and have been
inspired to greater effort by the won-
derful achievements of the country’s
successful  men. Each  ambitious
youth considers himself a candidate
for place in his country’s halls of
fame.

This is the quality that will make
the United States great in the future
as in the past; therefore, those sec-
tions, those states, those counties and
those communities that encourage
and foster the worthy ambitions of
their young people by giving them
opportunities for great accomplish-
ment will be the communities that
occupy the largest place's in the coun-
try’s future.

Only great men and great women
can make a community great and
only opportunity can afford occasion
to develop the latent powers of great-
ness. The community, therefore, that
aspires to a worthy place in coming
years must recognize the claims of
its young people and must make vig-
orous efforts to keep them to itself
by affording ample opportunities for
developing and exercising the initia-
tive and enterprise that are essential
to progress.

Co-operative stores and co-opera-
tive buying associations have, been
springing up all over in the country
during the past year with great fre-
quency. If they were all successful
and regular retail merchants might
consider them dangerous and alarm-
ing. But they are largely like mush-
rooms which spring up in a night and
pass away as quickly. They drop down
with a series of dull thuds which have
been heard in all parts of the coun-
try. In Philadelphia the ladies help-
ed the holders of storage eggs to get
rid of overstocks by starting a cam-
paign for lower priced eggs. The
cold storage people fell for it and
handed out their stocks of eggs V
cut rates, while they smiled in their
sleeves at the thought of how they
were getting rid of a surplus which
would be inconvenient with a new
supply shortly available. The Phila-
delphia plan is commended to Chi-
cago, where there are more eggs in
storage than there were last year

A Mixed Telegram.

Mr. McC., a young man in a college
town who was an interesting combi-
nation of scientific and musical ac-
complishments, had a young lady
friend in Chicago who was soon to
be married. The day before the wed-
ding her organist was suddenly taken
very ill and she telegraphed to Mr.
McC.: “Shall be married at noon to-
morrow. Will you play for us.
When the telegram reached him it
read: “Shall be married at noon to-
morrow. Will you pray for us?”
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The Successful Merchant

Is he who has in mind to
serve the public best

To merit their confidence, his goods must be of the
highest grade.

A good profit can always be conscientiously asked and
realized on a high grade article.

He who has no confidence in his own judgment, but
allows cheapness of price to guide him in his pur-
chases, will soon be running a cheap store for a few
cheap people without a profit to himself.

In making up your order tor your fall supply of

Rubbers, you will serve the public as well as yourself
by ordering the

Glove Brand Rubbers

A Rubber A Rubber The Rubber
For Every Style For Every Kind Acknowledged Supreme
of Shoe of Service In Fit and Wear

SEND FOR CATALOGUE

HIRTH-KRAUSE COMPANY

Distributors for Michigan Grand Rapids, Mich.
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Michigan Retail Hardware Association.

President—F. A. Rechlin, Bay City.
Dickinson, t.

Vice-President—E. J.
J h

oseph. ,
C_Secretary—Arthur J. Scott, Marine

ity.
Tyreasurer—WiIIiam Moore, Detroit.

The Hardware Dealer’s Service to
the Community.*

I hope we will agree upon the
proposition that we are in business
not so much for the dollars and cents
there is in it as for the rewards that
come to us from satisfactory service.
My subject is “The Hardware Deal-
er's Service to His Community.” This
is a big subject and covers a great
deal. | don’t want to talk about a
kind of service like this—a traveling
man went into a country hardware
store and, after walking through the
store and getting a lot of boxes and
obstructions, got back into the office
where he found the hardware dealer
playing checkers. The traveling man
set his grip down. The dealer did
not notice him, apparently. After a
while the traveling man noticed a
number of customers in the front
part of the the store who had come
in and he thought it was wise to call
the dealer's attention to them. He
diu so and the dealer said. “Well,
they will go out in a minute.” That
is not the kind of service that | refer
to, but it is the kind of service that
you get j'our profits on. In this day
of extreme rush of competition no
hardware man in a small town buy-
ing goods in the ordinary way, makes
a profit only on his services. There
is absolutely no chance if you con-
sider prices and competition for a
retail hardware dealer to expect to
get anything but a profit on his ser-
vices, and that is the only thing that
he can get a profit on. | want to
bring that out strongly and while |
do not want to tread upon anybody’s
toes, | want to bring out a few facts
to demonstrate that all the profit you
can expect in the business is not in
the goods, but on the service you give
to your community—what it costs. |
want you to realize that the cost is
overbalanced by the value of the sat-
isfaction that you get and the reward
of the pleasure that comes to you
from meeting with your fellow men
in this community. We come to con-
ventions, and | want to say to you
right now it seems preposterous for
me, a retail hardware dealer as you
are, to stand up before you and try
to tell you how to give service to
your communities—you fellows who
come to the convention the same as
I do. The fellows that go to the

*Paper read at annual convention Wis-
consin Retail Hardware Association by
Curtis M. Johnson, of Rush City, Minn.

convention and -sit in the seats are
not the fellows we want this talk to
go to, but If | can give you any ideas
how you can improve your service,
and posibly | may add an idea that
you have no doubt thought of, and
you may have some ideas that |
should get and give to others, and so
let us say that we will work along
this morning and have a sort of love
feast—a getting together of ideas, of
the idea of service of our communi-
ty. We get a few ideas from our
trade pournals. We read them at
home, and they are good, and the
next morning we get back into our
business and we sit down at our desk,
and we go to work and answer com-
plaints and then we go home again,
and we often do this without putting
into action these ideas which we read
and we know are good, and out of
which others are trying to make a
success. You know the difference
between a lemon and a grape fruit.
It is that a certain lemon had a
chance to take advantage of becom-
ing a grape fruit, and so it is with us
and if a chance comes along our way,
do not stay a lemon but embrace the
oportunity of being a grape fruit. |
want to tell you that your efforts in
association work are making a bet-
ter community for you at home: you
get bigger and broader and better

ideas. No man is any bigger than
his environment, and if you stay'in
your little town at home you can

figure that you are going to stay the
same all the time and be the same
as the rest of the community, but if
you get out and mix with your fel-
lows who are sitting within a hundred
feet of you, that have some ideas that
you have not got, you are going to
take those home and make your com-
munity a bigger and better communi-
ty, you are going to be bigger and
broader; so it pays to travel and at-
tend conventions, because you get
bigger and broader and get new ideas
which you take into your communi-
ty.

1 cannot pass this opportunity with-
out saying, while I am talking about
cpnventions, that the trade papers are
for you to*use. Think of what you
read and think only of good ideas
and carry them into execution.

The by-products in the retail hard-
ware business are the services that
we can give to our community. How
many times have you had men come
into your store—men that did not
want to patronize mail order houses
—and say, “l can buy that article in
Chicago for $10. but | am willing to
pay you $12.50.” That is the thing
we are geting our profits on. Deter-
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mine upon some plan of action that
will give our customers a keener ap-
preciation of the value of our services,
m0 that they will understand that we
cannot charge any more for what
they are getting than when they send
away.

Don't forget the fact that the hard-
ware dealer in the small town is the
big man of the town. If he is not the
big man in your town he ought to
be. You have the best chance on
earth of becoming the greatest power
for good in your community, because
you are the hardware deaer. Every-
body depends on the hardware dealer.
The hardware dealer should be the
biggest “mixer” in every respect for
good in the community. He should
be a leader in his community. Your
associations and friendships in your
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town have a great effect upon your
business.

In your community, gentlemen, let
us concede this fact that service is
profit; whatever you give out in serv-
ice you get back in profit. There is
a profit in two ways; there are two
elements of that profit—the profit
that you can get in dollars and cents
incidental to your business and the
reward you get by coming here and
taking back to your town new ideas
for the improvement of your com-
munity.

There are three kinds of leadership
for you in your town. You have got
to be a social leader,, a political leader
and a commercial leader. Now; do
not understand me that to be a social
leader necessarily means that you
have got to have a dress suit and

Foster, Stevens & Co.

W holesale Hardware

157-159 Monroe Ave.

151 to 161 Louis N. W.

Grand Rapids, Mich.

Some of Our Factory
Brands

Diamond Steel Goods

Wood, Wilson & Piqua Shovels
and Spades

Revero Garden Hose
F. & N. Lawn Mowers
Atkin Saws
Atha Hammers and Hatchets

Factory Brand Goods are backed by us
and the manufacturers

Michigan Hardware Company
Exclusively Wholesale

lonia Ave. and Island St.

GRAND RAPIDS, MICH.
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attend all the swell functions in the
town, but it means that you have got
to be a kingbee in all that come* up
in your town. | think the first thing
to do to be a social leader is to invite
all the clerks to your house to 'show
them how you are spending your
money in your home. Let them
have that privilege often. Invite your
neighbors in and invite other dealers
in and let them see that you are
whole-hearted in you own home and
they will greet you on the street with
more consideration and it will help
your business, and it will make you
feel a whole lot better, too.

Be a political leader. When | say,
be a political leader 1 do not want
every man in the hardware business
to run for mayor of the town and
1 do not want every man to run for
Common Council, but it would be a
good plan for every hardware man to
get on the school board, for ! tell
you right now, fellows, if you are
going to be a leader in your town,
the best element you can work on
is the litle fellow about breast high.

The commercial leader proposition
is a little more difficult, because
when we are talking of hardware
men now there will be other fellows
in the town, that think they are en-
titled to be the leader, but you are
the natural commercial leader of
vour town because you are the hard-
ware man. Suppose somebody breaks
his lock about 9 o’clock at night. He
will run over to you and get a lock
and you will give him that service.
You will go down to the store aijd
get a lock and he will be glad to
pay you 20 per cent, more than he
would pay the mail order house for
that lock. He would never ask a
grocery man to get up at 9 o'clock
and get some sugar for him or othar

groceries. When you give him that
kind of service, he will come back
for more

Another thing | will say, to make
you a commercial leader, is to keep
the boys on the farm. | don't know

how the school system is in Wiscon-
sin, but I know' in Minnesota we have
agricultural high schools in connec-
tion with several of our schools which
give the farmer boys a short course
for five months in the winter and
gives them an agricultural course a
whole year if they want it. | tell
you it is a great thing The business
men should work along that line
and get that school started. We have
gone cut and attended farrm rs meet-
ings and farmers’ clubs and encour-
aged the boys to get that agricultural
sschool started and encouraged them
to believe that the farm is the great-
est place on earth for a man to live.
If we can only get that idea into the
farmers’ boys’ minds it is the thing
to do. Another thing, the bulletins
sent out by the Agricultural Depart-
ment at Washington you can get.
They will send them to you. Your
congressman will send them to you
if you ask for them. That is the
kind of service to give the farmers.
That will tie them to you. You want
to be a commercial leader in your
town.

There is another plan you can work
on. Your State library association
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has a traveling library. They will
send out twenty-five books on agri-
culture and twenty-five books on sfic-
tion and ask the farmers to come in
and pick out two books, one on fic-
tion and one on agriculture and keep
on exchanging that way. Let them
help themselves to books. It will
help you in many ways.

Another thing, you can encourage
the boys in going to the agricultural
high schools and your agricultural

clubs. Here is a problem—to keep
the boys on the farm. One quarter
of the world’s population—of this

country's population—is on one four
hundredth of its area. Get busy upon
that proposition and keep the boys
interested in the farm and keep them
growing.

Now, market days. Some towns
do not have market days. | want to
tell you right now that market days
have been the best days for business
we have in our town. We have them
on the first Wednesday of every
month. At first we had difficulty in
creating an interest in them, but now
we have a large attendance from the
country on these days and it is prov-
ing a profitable thing for the mer-
chants.

Another thing that you want to
work for in your community is to
see that everybody who can use a
silo or needs one should have one,
and if one is not big enough the
farmer should have two. A silo will
always be a safe investment. You
never can lose any money on a credit
proposition when a farmer builds a
silo.

The Way to Rise.

The way for a young man to rise
is to improve himself every way he
can, never suspecting that anybody
wishes to hinder him. Allow me to
assure you that suspicion and jealousy
never did help any man in any situa-
tion. There may sometimes be un-
generous attempts to keep a young
man down; and they will succeed too,
if he allows his mind to be diverted
from its true channel to brood over
the attempted injury. Cast about, and
see if this feeling has not injured
every person you have ever known
to fall into it. Abraham Lincoln.

OFFICE OUTFITTERS

LOOSE LEAF SPECIALISTS

217-239 Pearl St. (near the bridge). Grand Rapids, Mich.

IVIIULIOIXS for THOUSANDS!

Auction Sale Mar.S,1913,I0A.M.
At 514 W. 117th st..W est Pullman, Chicago. Wm, Arnold
auctionsU.S.,Can., British. French. Belgian. Ac. Letters
Patent on Shoe Stay Tongues, with which everyone can
also wear Inside-Lace-Hooks. He lacks promoting cap-
ital. Arare businesschance!! The buyer introducing
this valuable, useful.shoe improvementcan easily reap
1000000revenueayear Among other, heauctions App.
Inside-Lace Hooks; Co?yrlghlofcalendar 1849-2000 A.D.
adv., (cost in colors only 4c. a 100) each, and lastly ali
above together: said Chi. 50ft.f.3-Flateqt.: Collapsible
Life Boats;4-in Hand Tie Stay.W rite for details. Come
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The APEX BREAD TOASTER

THE BEST TOASTER MADE

FOR USE OVER GAS, GASOLINE AND BLUE FLAME OIL BURNERS
Retails at 25c with a Good Profit to the Live Dealer

Manufacturers  A. T. Knowlson Company, Detroit, Mich.

H. Eikenhout & Sons
Jobbers of Roofing Material

GRAND RAPIDS, MICH.

Plain or Corrugated Carpet Lining, 40, 50 and 75
Ib. rolls Deadening Felt and Blue Plaster Board
Sheathing.

Build a Reputation for Service

Even if it cost you as much to maintain as a horse and wagon equip-
ment of equal capacity, an International Motor Truck would still be a good
investment because of the vastly improved service it enables you to give.
To be able to satisfy the most exacting customer—to establish a reputation
for prompt, obliging service—is worth more to-day than any other business

An INTERNATIONAL MOTgR TRUCK

traveling through the better streets, making deliveries as promptly as the
postman delivers the mail, running here, there and everywhere to meet
emergencies, is your best helper in building up a reputation for service.

You can have just the body or bodies you want. At a very reasonable
cost you can install a modern system of deliveries or light hauling. A re-
sponsible company assures you of prompt, courteous attention in case of
difficulty or accident. You can depend upon maintaining your schedule in
any weather and at all seasons.

Wrrite for a catalogue and full information about this business-develop-
ing. business-developed motor truck.

International Harvester Company of America
(Incorporated)

85 Harvester Building Chicago, USA

Use Tradesman Coupons
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Grand Council of Michigan U. C. T.

Grand Counselor—John Q. Adams, Bat-
tle Creek.

Grand Junior Counselor—E. A. Welch,
Kalamazoo

Grand Past Counselor—Geo. B. Craw,
Petoskedy. .
Gran Secretary—Fred C. Richter,

Traverse City

Grand Treasurer—Joe C. Wittliff, De-
troit.

Grand Conductor—M. S. Brown, Sagi-
naw.

Grand Page—W. S. Lawton, Grand
Rapids.

Grand Sentinel—F. J. Moutier, Detroit.
Grand Chaplain—C. Dye, Battle
Creek.

Grand Executive Committee—John D.
Martin, Grand Rapids; AnEus G. Mec-
Eachron. Detroit; James . Burtless,
Marquette; J. C. Saunders, Lansing.

Michigan Knights of the Grip.

President—Frank L. Day, Jackson.
Secretary and Treasurer—Wm. J. Dev-
n.

ereaux. Port Huro .
Directors—H. P. Go@pelt, Sa?llnaw;
ttle John D.

J. (%_. Adams. Batt reek;
Martin. Grand Rapids.

News and Gossip of the Grand Rapids
Boys.

Grand Rapids, Feb. 24—All U. C
T. members, please take notice, that
our annual business meeting and
election of officers will be held Sat-
urday, March 1, at 10 o’clock a. m.
We will have with us some of the
Grand officers and also have a large
class of candidates to be initiated.
The arrangements for the banquet to
be held at the Pantlind Hotel are
completed. AIll who have ordered
banquet tickets can secure the same
of John Il. Schumaker at the annual
meeting and those who have ordered
the tickets will be expected to pay for
the same, should they attend or not,
unless they cancel their orders be-
fore Thursday, February 27.

Fred C. Richter forgot all about
the U. C. T. and its work for a few
days last week. He came to Grand
Rapids wearing a shrine button and
carrying the shrine fez in his grip.
However, he was to make his return
trip with the Grand Senior Counselor,
John Q. Adams, and we take it for
granted that Frederick was in full
U. C. T. uniform while in the com-
pany of his associate in the Grand
lodge.

Last Thursday night the Pere Mar-
quette train coming in from the north,
due here at 11:05 p. m., was using six
lanterns to light the smoking car.
The road is in the hands of receivers,
so the boys are wondering where they
got the lanterns.

Bro. O. W. Stark is so much better
from his long siege of diabilitv that
he will be with us at the annual meet-
ing and the banquet next Saturday.
It will certainly make us all feel glad
to see him out again. Wie welcome
you, “Raustus.”

A goodly number attended the
dancing party Saturday evening, con-
sidering the stormy weather. An en-
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joyable evening was spent by all
The dancing party set for March 22
will be held one week later, March
29. Please take notice.

Mr. and Mrs. Frank B. Ewing of
Grant, were present at the dancing
party. Mrs. Ewing will remain in the
city for this week and Sunday, while
Mr. Ewing will spend a few days
looking after his hardware business
at Grant this week, but will return
to be with us at the annual meeting
and banquet.

Homer Bradfield was one hour late
Sunday to attend a committee meet-
ing. W ; feel assured that Homer
will not be late at the Pantlind next
Saturday night. W. D. Bosnian.

The Origin of the Heel.

It is said that the heels now worn
on shoes had their origin in Persia,
where they took the form of flat wood
on sandals to raise the feet and pro-
tect them from the hot sands.

It was many years afterward that
this fashion was introduced into
Venice, but the reason for its adop-
tion in this case is said to have been
quite different. Here the originators
of the fashion were jealous husbands
who reasoned that their ladies thus
equipped would not venture far out-
side the precincts of their dwelling.
These heels were called “clogs,” and
in order to satisfy the vanity of the
weares and perhaps to sweeten the
pill—that is, the discomfort of appear-
ing in them—they were elaborately
adorned, sometimes being incrusted
with gold and silver. The height of
the clogs determined the rank of the
wearer.

It has been said that enthusiasm is
the active principle of personal mag-
netism. Magnetic persons are in-
tensely earnest. The man who car-
ries conviction along with him is the
man who is not only a believer in the
enterprise he is furnishing, but shows
that he is a believer. Faith and works
go hand in hand, and neither must
be ashamed of the other. Each has
its place, and must fill it. The op-
timist does not need to preach. His
own cheerfulness is a sermon in it-
self, and not one of the kind that
puts people to sleep, either. Enthu-

siasm is the forerunner of success.
An Expert.
“l never have any trouble with my
gowns.”

“How is that?”

“You see, my husband belongs to
the fire department.”

“Well?”

“And he hooks me up in 45 sec-
onds.”
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So often we hear men say that what
may do in one place will not do in
another because the people are so
different. That may be true as to cir-
cumstances in life, or the intelligence,
or the plane of living. But given the
same conditions and human nature
is the same the world over, with the
usual notable exceptions which ar®
eveiywhere. You can safely bank on
finding the same characteristics un
der the surface in like classes all over
this great, big America of ours. East?
West, North and South have very
little to do with it. If you know how
to handle a millionaire in San Fran-
cisco' you can apply the same method
of prodecure in Boston, and if you
have become expert in trading with
Indians in Dakota you will be able
to treat with redskins in Florida or
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Mexico. So you may run the gamut
of conditions and races. Experience
counts, no matter in what school it
was obtained.

Not Welcome.

“You’re a fine little fellow,” said the
new pastor to the six-year-old son of
his parishioner, at whose house he
had arrived for tea. “Won’t you shake
hands and let’s get acquainted?”

“Nope,” said the fine little fellow.
“Won't either.”

“Why?” asked the minister. “Have
| done anything to displease you?”

“Yep,” was the impolite response.
“Had to have my face an’ hands wash-
ed just because you was cornin’,”

Birth is an accident from which
it takes a lifetime to recover.

FLEISCHMANN’S YEAST is to-day sold by

thousands of grocers, who realize the advan-

tage of pleasing their customers and at the

same time making a good profit from the

goods they sell.

If you are not selling it now,

Mr. Grocer, let us suggest that you fall into

line. Youwon’tregretitt & & & & Jk

et the
Other
Fellow
Experiment

Twenty years’ experience
in building Computing Scales,
is a service that is handed you when you buy a

Dayton Moneyweight Scale.

There’s as much dif-

ference in Dayton Scales and “The Other Kind,” as

there
Watch.”

is between a Swiss Watch and a

“Dollar

Buy a Scale with a System
Buy a Scale with a Record of Good Service
Buy a Scale with a Ten Year Guarantee
Buy Dayton Computing Scales

Moneyweight Scale Company

165 North State Street

Chicago, lllinois

Have you had our booklet of Store Systems. “The Bigness of Little

Things?” It’s free, ask for it.
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Wafted Down From Grand Traverse
Bay.

Traverse City, Feb. 24—There was
nothing else in sight in Traverse City,
Saturday, Feb. 22, excepting the U. C.
T. celebration. This was so large
that it overshadowed everything else,
this being the occasion of their sev-
enth annual banquet. The Grand offi-
cers as follows, arrived on the G. R.
& I. train:  Grand Counselor John
Quincy Adams, of Battle Creek, Grand
Past Counselor George B. Craw, of
Petoskey, and Grand Secretary Fred-
erick Carl Richter. As the train
stopped the Grand officers were greet-
ed by the harmonious strains of music
executed by Professor Herman Hoff-
man’s Royal Kazoo band. The musi-
cians were all members of our local
Council attired in their beautiful uni-
forms, red Mackinaws, and toboggan
caps. Each Grand officer was escort-
ed to his carriage which consisted of
a large crockery crate placed upon a
dray and the procession started to
wind its way up Front street, led by
Brother John Fitch, mounted on a
prancing black steed, dressed in bur-
lesque to represent our Mayor. Fol-
lowing him came drum major Herr.
Hoffman and his noted band, the three
drays with the caged Grand officers,
eleven candidates securely tied and
guarded by Conductor Weaver and
forty-eight travelers carrying grips on
which were painted U. C. T. emblems.
Everywhere busy was our special de-
tective brother, A. E. Ford, bur-
lesquing one of our special auto-cops.
Both sides of the street were lined
with spectators and very frequently
the over curious would rush out to
the cages and say, “What’s them an-
imals?” .Grand Counselor Adams
seemed to draw the attention of all
the children as they walked beside
his cage and threw in peanuts, candy
and tobacco only to receive ugly
growls and vicious snarls for their
pains. Amidst the cheers of the nu-
merous spectators, the procession
marched through all of our principal
streets and then to the Council Cham-
ber in the Majestic building, where
the "animals” were given their free-
dom. Immediately after this our
Council convened in secret session, all
of the officers filling their respective
stations and with the majority of our
members present. A committee es-
corted the Grand officers to chairs be-
side Senior Counselor Oole. Eleven
new members were added to our num-
ber, receiving all of our degrees. In-
teresting and instructive talks were
given by the Grand officers, which
were well received. Our local officers
were highly complimented for their
efficient work, not a ritual being used
during the ceremonies. The meeting
was closed in ritualistic form at 5:30
p. m., and the members adjourned to
the parlors, where a reception was
being held by the ladies. Promptly at
0:30 p. m. the members, wives and
friends marched into the banquet hall
to the music of Horst’s eight piece
theater orchestra. An eight course

banquet was daintily served, the
waitresses being daughters of our
members. At each plate was an elab-

orate programme and a carnation as
favor. The tables were beautifully dec-
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orated with potted plants; in fact, a
prettier banquet table could not well
be imagined. One hundred and twen-
ty plates were laid. The tables were
filled and the entertainment commit-
tee were everywhere present directing
the maneuvers. Owing to the delight-
ful repast every one was in a proper
frame of mind when we came to our
programme of toasts. Toastmaster
William E. Bennett arose to his posi-
tion at the head of the table (ap-
plause) and, after a few fitting re-
marks, in a dignified manner intro-
duced Senior Counselor Adrian Oole,
who delivered the address of welcome
in his wusual pleasing and eloquent
manner, thanking his committees and
the other officers of the Council fo*
their able assistance during the past
year and especially Secretary-Treas-
urer Harry Hurley. Grand Past Coun-
selor George B. Craw, of Petoskey,
responded to the address of welcome
in a most able manner, closing his
remarks with a very pretty and ap-
propriate toast. W. P. Roach, of
Grand Rapids, then rendered a beau-
tiful vocal solo, accompanied by Miss
Ruby Grayson, and was enthusiastic-
ally encored. Grand Counselor John
Quincy Adams, of Battle Creek, then
delighted his hearers with a very able
address on the general good of the
U. C. T.’s, congratulating our Council
on its record of the past year and
paying our ladies a high tribute for
their assistance. Brother Adams made
a very favorable and lasting im-
pression on all present. Chaplain Earl
C. Knowlton impressively delivered
sections of the Ray of Hope lecture.
The room was darkened and the trans-
parency was used. A. J. Hoffman, of
Milwaukee, favored us with a flute
solo, which so completely charmed
the entire company that he was com-
pelled to respond to an encore. All
were wondering how Grand Secretary
Frederick Carl Richter would handle
his subject, “Wafted Down from the
Tradesman.” Their curiosity was not
lessened by the few remarks of intro-
duction of the toastmaster, who ex-
plained that he had granted the con-
cession of having the room in dark-
ness during his address. As soon as
the lights were switched off Brother
Richter’s voice was heard delivering
an able address on the statistics and
benefits of the order. After exactly
two minutes of talking the lights
were turned on, so Mr. Richter could
take a drink of water, and while he
was yet drinking the second portion
of his speech began and to every
one’s surprise the voice came from
the horn of a phonograph. His speech
had been recorded on blank records
and reproduced to such good effect
that the audience had no thought of a
phonograph until the lights were
turned on. Otto Powers beautifully
rendered a bass solo, accompanied by
Mrs. Powers. He responded to an
encore with a humorous selection
which was very pleasing. Parm. C.
Gilbert gave an able and eloquent ad-
dress, which was undoubtedly the hit
of the evening, speaking fittingly on
the subject of fraternalism. We real-
ized as never before the beauties of
friendship and his talk was well re-
ceived. W. P. Roach again favored

t
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us with a vocal solo, responding to
an encore with a humorous reading
which provoked one of the heartiest
laughs of the evening. Brother
Wilkie A. White had the popular toast
of the evening, “The Ladies.” He
handled this subject in a very able
manner, showing that he has prac-
tically solved this mystery of all
mysteries. Following the ascent of
woman from the dark ages to the
present day and even going into a
dream and telling us where she will
likely be in 3000 A. D. There is no
question but that Biother White has
increased his already popular stand-
ing with the ladies. A. J. Hoffman
rendered, accompanied by Miss Gray-
son, another of his already popular
flute solos and cheerfully responded
to an encore. The pragramme was
concluded by all rising and singing
Mount Vernon Bells. The reception
committee are very grateful to W. P,
Roach, of Grand Rapids, A. J. Hoff-
man, of Milwaukee, Mr. and Mrs. Otto
Powers, Parm. C. Gilbert and Miss
Ruby Grayson, who cheerfully donat-
ed their services to our evening’s en-
tertainment. We wish also to thank
Brother Richard Benway, of Saginaw
Council, for his efficient assistance in
the band and the presence of his con-
genial personality.

Much credit is due our toastmaster,
William E. Bennett, for the graceful
manner of introducing the speakers
and carrying out the programme for
not at any time was he at a loss to
say the right thing in the right place
and this is not a small task at such
a large assemblage. The success of a
banquet is in a great measure due to
a good toastmaster.

We also wish to express a hearty
vote of thanks to our committee
brothers, A. B. Jourdan, Wm. F.
Murphy and H. C. Hoffman, who so
diligently worked to make this the
best banquet since our organization.

Benn-Rich.

Honks From Auto City Council.

Lansing, Feb. 24—Brother J. C.
Saunders received an injury in his
right knee last week which will com-
pel him to stay at home for several
days. No serious results, however,
are expected.

Brother J. A. Raymond has been
quite seriously iill with pneumonia,
but is reported to be much better
to-day and the critical point is con-
sidered past.

Brother F. H. Hastings is really
a large man, but he has demonstrated
his ability to go home and get to
bed without waking up his better
half, and the joke is on this estimable
lady who has always insisted that
Fred couldn’t do it. A few evenings
ago Fred and George were out on
business and circumstances beyond
their control kept them later than
usual. About 8 a. m. Mrs. Hastings
caled George over the phone, asking
him to explain what had become of
Fred. A few minutes later she found
him in the spare room, sleeping as
peacefully as a babe.

The U. C. T. party given last Sat-
urday night at K. P. hall was well
attended and all report an excellent
time.
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Brother and Mrs. F. Engle are
at Ann Arbor, where Mrs. Engle will
undergo another serious surgical
operation.  Our sympathy is with
them and we hope that the complete
recovery of Mrs. Engle will result.

Don’t forget that next Saturday
night is our annual meeting, election
of officers and initiation. Our Ladies’
Auxiliary will serve another of those
delightful suppers in the Council
parlors at 6:30 sharp. H. D. B.

Changing From Credit to Cash Basis.

Albert Buning, general dealer at
Falmouth, has issued the following
letter to his customers:

We have decided to make a change
in our business. Thus far we have
been doing a credit business and have
charged goods for people, some of
whom deserved credit and some of
whom did not. We find that a change
has taken place on both sides. The
merchant cannot buy goods any more
as he could ten and fifteen years ago,
when he was allowed four months
time cn his goods where now he must
pay at least every thirty days and in
some cases sooner.

On the other hand, the farmer now
gets his money in every week of the
year, where formerly he depended on
the lumberwoods for money with
which to pay his bills. He now sells
such as butter, eggs, cream and other
things all times in the year and there-
fore can pay as well at one time as
another.

There is another thing which we
intend to do and that is the most
important of all. We expect to sell
our goods at so low a price that it
will appeal to all, and it will not be
necessary to go away from home to
buy goods, but come to Falmouth and
buy as low as money can buy any-
where.

We expect to have extra sales one
or two days each week when prices
will be cut on the goods and be made
to move.

We will show our friends that we
will give them the benefit of the
change and that it is to their inter-
est to bu}* for cash and buy cheap.

On and after March 1 we will sell
for spot cash only and will not charge
any goods under any circumstances,
so every one should understand it and
be prepared when the change is made.

We will send you our price lists
from time to time to let you know
just what we have to offer each week.

Late Grand Rapids Items.
Grand Rapids, Feb. 25—There was
a traveling men’s convention held
at Hotel Hartford last Monday

evening. G. K. Coffee was the main
speaker. About thirty-five were pres-
ent. The evening was spent in play-
ing rum. Refreshments were served

by the proprietor, Chas. Giddings.
It won’t be long now before we
will know who will be riding in the
Overland. We are sure the majority
will be walking or riding on the
Pere Marquette. ~W. D. Bosnian.

One way of keeping your trouble
down is to keep them to yourself.

The average man’s popularity sel-
dom outlasts his money.
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Michigan Board of Pharmacy.
President—John_J. Campbell, Pigeon.
Secretary—W. E. Collins, OWOsS0.
Treasurer—Edwin T. Boden, Bay City.
Other Members—E. E. Faulkner, Del-
ton; Sumner J. Koon, Muskegon.
March meetlng—Grand Rapids.
Michigan State Pharmaceutlcal Associa-
PreS|dent—Henry Rlechel Grand Rap-
ids .
%irst Vice-President—F. E. Thatcher,
Ravenna. )
Second Vlce President—E. E. Miller,
Traverse )(/
ecretary on “"W. Furniss, Nashville.
Treasuréer—Ed. Varnum, Jonesville.
Executive Committee—D. D. Aiton,
Fremont; Ed. W. Austin, Midland; c
S. Koon, Muskegon . Cochrane,
Kalamazoo; D. G. Look, Lowell; Grant
Stevens, Detroit.
Michigan Pharmaceutical Travelers’ As-
sociation.

President—F. W. Kerr, Detroit.
Secretary- Treasurer—W . S.  Lawton,

Grand Rapids.
Grand Raplds Drug Club.

President—Wm Kirchgessner.

Vice- Pre5|dent—E D. De La Mater.

Secretary and Treasurer—Wm.
Tibbs. . . s

Executive Committee—W m. uigley,
Chairman; Henry Riechel, Theron Forbes.

Some Drug Store Records of Cigar
Sales.

I was largely led to the adoption
of record-breaking from the fact that
| did not possess the faculty of remem-
bering figures from day to day and
rom month to month, and found
.hat if | wanted exact knowledge on
anv subject it would be necessary to
make and keep an exact record, thus
eliminating all guesswork and chance.

In the first place, | noticed that
when 1 was visited by a cigar sales-
man it always seemed to be a game
between him and me as to how many
cigars of the various brands | needed
and should buy. His ideas were al-
ways larger than mine; if | stuck to
my ideas as to quantity | might un-
der-buy; if | adopted his figures |
was pretty sure to over-buy. | carry
from 25 to 30 brands of cigars, which
1 buy regularly from several houses.
The same experience was repeated
every time a different salesman came
to me.

As cigars tie up money faster and
as the net profit is smaller than most
people think, | decided to keep an
exact record of each cigar carried in
stock, showing the number bought,
sold and on hand each month. 1
therefore started and have kept such
a record for three years. | opened
the record on Jan. 1, 1909, taking a
complete inventory of all cigars on
hand at that time; as cigars were re-
ceived during the month | made a
memorandum, and on the last day of
the month again took an inventory.
With this data | made up my record
for the month as follows:

The head of the sheet read “Cigar
Record for January, 1909.” In the
first column 1 listed the names of all
the cigars carried in stock, begin-
ning with the high-priced ones, and
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also usually grouping the brands
bought from the same dealers. In
the second column was entered the
number of each cigar received dur-
ing the month. In the third column
appeared the number of each cigar on
hand, and in the fourth column the
number of each kind sold.

In making up the record of each
month | took my sheet for the previ-
ous month, showing number on hand
then, added the number of cigars re-
ceived. deducted the number on hand
at time of inventory and the balance
showed the number sold during the
month.

This may sound like a lot of work,
but | have found that there is always
more or less work connected with
most drug stores. In reality, it takes
just about one hour once a month to
make up this record. After perfect-
ing my system and getting familiar
with it | found that | could do it in
much less time than at first. | was
very particular to have the whole
thing balance, as it would be worth-
less unless correct. | use a sheet of
note size paper each month and do
the work on the typewriter so as to
make the record neat and uniform,
listing the same cigar in the same or-
der each month. | now have a com-
plete monthly record of every cigar
handled since Jan. 1, 1909.

The question naturally arises as to
whether the benefits are sufficient to
compensate for the.work and the trou-
ble. After using this system regular-
ly for this length of time | am certain
that in my case the benefits represent
a big profit on the time devoted to
the work. I now KNOW—and I
spell it with capital letters—exactly
how many of each cigar | have sold
each month for over three years, how
many of each | have bought, and
how many of each were on hand at
the end of each month.

I am in a position to know more
about my needs in the cigar line than
any saleman can tell me; consequently
I can, in the main, avoid two serious
errors, namely, under-buying and
over-buying. These records show me
whether | should buy in large or
small quantities and approximately
the number of any particular cigar.
I also know when any cigar is getting
to be a slow seller, and proceed to
close it out. Most important of all,
I find that | can largely avoid getting
out of various brands, thus increas-
ing my sales, while at the same time
| do not carry as large a total stock
as when working without any sys-
tem.

| do not claim that this record sys-
tem is infallible or a .“cure-all,” be-
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cause anyone handling cigars knows
that brands and sales fluctuate, but in
the main it is a pretty safe guide,
and | repeat that I would not now
discontinue its use unless | had a bet-
ter method to adopt in its stead.

After using this system at the cigar
case a short time | became impressed
with its advantages and put the same
system in use on tablets and enve-
lopes, which have always been an im-
portant item in our business. | use
practically the same method here as
on cigars and find it just as useful.

The foregoing examples are not the
only records which | keep, but they
are the only ones | keep in just this
way. | make it a point to take an
inventory of the entire store on the
first of January of each year, which
to my mind is one of the most im-
portant of all things connected with
the management of any business re-
gardless of its size or character. 1
have also kept a complete record for
the past six years showing cash re-
ceived every day and amounts paid
out for merchandise and for expenses
each month. Sometimes | think |
carry the matter of records too far,
but | feel that they are quite a help
to me in many ways and that person-
ally | could not get along without
them.

In conclusion | will say, that while
I do not expect every druggists to
adopt my record system, 1 feel certain
that some could with profit adopt
some modification of it in certain de-
partments of their business, and | am
satisfied that after a few months' trial
they would continue its use.

E. L. Hayes.

A New Remedy for ltch.

A German firm has recently put on
the market a new remedy for itch, or
scabies. It consists of a 25 per cent,
alcoholic solution of the mono-ben-
zene ester of ethylene glycol, with the
addition of glycoral. Neuberger has
treated eighty-five cases with great
success. Some of the cases were of
long standing, where the skin had be-
come lacerated and eczematous. In
all cases the remedy was well toler-
ated. The itching sensation dimin-
ished after the first application, and
vanished after the second or third.
Immediately after the inunction the
patients noticed a slight burning sen-
sation on sensative places, evidently
due to the alcohol. About fifty g. of

Save
Ice Bills

Save
Ice Cream

Save
Syrups
and
Fruits
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ristin are used at each application,
and all three can be made in one day.
No disturbances of the skin or Kkid-
neys were to be noted. The treat-
ment is superior to Peru balsam, an-
tiscabin, etc. The only drawback is
the present high cost of the article,
about $1.30 for 175 g.

lonia—Prosecuting Attorney A. R.
Locke has asked the Attorney Gener-
al for a rilling on the constitutionality
of the trading stamp law in Michi-
gan. Complaint has been made to the
prosecutor by some lonia merchants
that other merchants are violating
the law by dealing in trading stamps.

Marquette—The Schneider & Brown

Lumber Co. has been organized to
deal in lumber, logs and forest pro-
ducts. The capital stock of the com-

pany is $75,000, in 750 shares of $100
each. Forty thousand dollars of the
capital stock has already been sub-
scribed and paid in, $5,000 in cash and
$35,000 in property, which later in-
cludes the mill at Dead River and
the other timber holdings of the com-
pany. The stockholders are Theodore
A. Schneider, Frank C. Brown and
Leslie R. Haring, all of Marquette.

Charlotte—Charles L. Johnson, for
many years an employe of the Lamb &
Spencer Co. and one of the best known
men in the city, was discovered in an
unconscious condition by one of the
clerks at the store last Thursday. Mr.
Johnson’s head was badly cut and it
was at first thought he had been
knocked down and the store robbed but
nothing was found missing. It is veiy
probable that he suffered a slight
stroke of paralysis as he could give no
account of himself or throw any light
on his condition. Mr. Johnson is a
prominent member of the Masonic or-
der being commander of Knights Temp-
ler uniform rank No. 37.

A Colorado solon has introduced a
measure requiring surgeons operating
for appendicitis to show the cause of
the disease and the operation. They
must surrender to the patient a dis-
eased appendix to prove that the ope-
ration was necessary. It is thought by
some that if the measure passes that
the natives of Colorado will again re-
ceive the old-fashion remedies for a
plain case of stomachache.

One way to keep a friend is by let-
ting him keep his money.

THE GUARANTEE ICELESS FOUNTAIN

Will do it and bring the best trade.

See our special show cases.

Michigan Store & Office Fixtures Co.
Grand Rapids, Mich.
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WHOLESALE DRUG PRICE

Acids

Acetic © -
Boric .. © 15
Carbolic © 28
Citric .. © 55
Muriatic 1% ® 5
Nitric 5%@ 10
Oxalic 13 © 16
Sulphuric lv@ 5
Tartaric 42

Ammonia
W ater 26 deg. 6w@ 10
W ater 18 deg. W@ 8
W ater 14 de-1 3m@ 6
Carbonate 16
Chloride 15
Copaiba ..o

Fir (Canada)
Fir (Oregon)

Peru
Tolu i
Berries
Cubeb 650 76
Fish 150 20
Juniper 60 10
Prickley Ash © 50
Barks
Cassia (ordinary) 25
Cassia (Saigon) 650 75
EIm (powd. 250) 250 80
Sassafras (pow. 20c) 0 2a
Soap (powd. 25c) © 15
Extracts
Licorice ... 240 28
Licorice powdered 250 30
Flowers
Arnica .. 18© 25
Chamomile (Ger.) 250 35
Chamomile (Rom.) 40© 50
Gums
Acacia, 1st ... 400 60
Acacia, 2nd 350i 40
Acacia, 3d ... 300 35
Acacia, Sorts 02
Acacia. Powdered 350 40
Aloes (Barb. Pow) 220 25
Aloes (Cape Pow) 20@i 25
Aloes (Soc. Powd.) 40© 60
Asafoetida ... 10001 25
Asafoetida, Powd.
Purs ............... 01 60
. S. P. Powd. ©« Q0
Camphor 650 60
Guaiac 350 40
Guaiac, Powdered 40© 50
KiNo e 6» 40
Kino, Powdered.. © 45
Myrrh © 40
Myrrh, Powdered © 60
Opium v 7 25@7 50
Opium, Powd. .. 8500 875
Opium, Gran. 8500875
ShellaC ..o 250 30
Shellac, Bleached 300 36
Tragacanth 10001 25
Tragacanth, Pew 60 © 76
Turpentine ... 190 16
Leaves
Buchu ...
Buchu, Powd.
Stage, bulk ...
Sage, %s Loose 200 26
Sage, Powdered 260 39
Senna, Alex. 260 89
Senna, Tinn. 160 29
Senna, Tinn, Pow. 200 25
Uva Ural .. 100 16
Qils
Almfnd&_ﬁfﬁfﬂ 6 00CH 60
Almond, Bitter,

artiflicial ©1 75
Almonds, Sweet,

true e 90@1 00
Almond, Sweet,

Imitation 400. 60
Amber, crude 260 80
Amber rectified 40© 50
Anise . 2 25@2 60
Bergamot €8 0
Cajeput . © 76
Cassia ... 1 5001 76
Castor, bbls

CaNs e 2%© 16
Cedar Leaf . 85

T 175@2 88

180 20

1 0091 26

7001 26

Croton | «9

Cubebs @4 50
Erigeron @2 50
Eucalyptus 759 85
Hemlock, pure .. 91 00
Juniper Berries @1l 25
Juniper Wood.. 400 50
Lard, extra .... 8501 QO
Lard, No. 1 ... 750 90
Lavender Flowers @4 00
Lavender Garden 8501 00
Lemon ... 4 000450
Linseed, boiled bbl © 50
Linseed, boiled less 54© 58
Linseed, raw bbls. © 49
Linseed, raw less 53© 57
Mustard, true ..4 50%6 00
Mustard, artifl’l 2 75@3 00
Neatsfoot ... . 800 8
Olive, pure
Olive, Malaga,
_yellow .. .1 600175
Olive, Mala
green .. 1 5001 65
Orange, swe ..4 0004 50
Organum pure 12501 50
Origanum, com’l 500 75
Pennyroyal ..2 2502 50
Peppérmint 03 75
Rose, pure 16 00018 00
Rosemary Flowers 9001
Sandalwood, E. I. 6 2506 50
Sassafras, true . 800 90
Sassafras, artlfl'l 450 50
Spearmint . 6 000 6 50
Sperm 9001 00
Tansy 4 750 5 00
Tar, USP .. 250 36
Turpentine, “bbis. @51%
Turpentine, less 55@ 60
Wlntergreen true 05 00
W intergreen, sweet
birch ... 2 00@2 25
W intergreen, art’l 500 60
Wormseed 06 00
Wormwood 00
Potassium
Bicarbonate 150 18
Bichromate 130 16
Bromide . 400 50
Carbonate 120 15
Chlorate, xt:
powdered 20 16
Chlorate, granular 160 20
Cyanide . 300 40
lodide . 285@2 90
Permanganate .. 150 30
Prussiate yellow 300 35
Prussiate, ‘red .. 500 60
Sulphate ... 150 20
Roots
Alkanet ... 15
Blood powdered 20
Calamus ... 35
Elecampane powd 15
Gentian, powd 12
Ginger, African,
powdered 5
Ginger, Jamaica 20
Glnger Jama|ca
JJ 226 | 28
Gol enseal dpowd @)6 50
Ipecac, pow 2 75@3 00
Licorice ... 140 16
Licorice, powd. 120 15
Orris, powdered 250 80
Poke, gowdered 200 25
Rhubar 75@1 00
Rhubarb, 7501 25
Rosinweed, powd. 250 30
Sarsaparllla Hond.
50
2
g 60
Tumeric, powd
Valerian, powd, 25@ 30
Seeds
Celery 45@ 50

Co|||'|andé'r"

Mustard, yeliow"
Mustard, black ..
Mustard, powd.
Poppy .

uince

ape .
Sabanilla
Sabadilla, powd.
Sunflower ...

Worm American
Worm Levant ..

Tinctures
Aconite
Aloes .
Arnica
Asafoetida
Belladonna
Benzoin
Benzoin Compound
Buchu
Cantharadies
Capsicum
Cardamon
Cardamon,
Catechu ..
Cinchona
Colchicum
Cubebe

¢
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Digitalis © 60
Gentian @ 60
Ginger @ 60
Guaiac © 60
0 70
01 00
@l 25
© 75
g 60
75
© 60
@ 50
p ©2 00
Opium Camph. © 75
Opium, Deodorz'd ©2 25
Rhubarb ... © 75
Paints
Lead, red, dry 7%@ 10
Lead, white dry 7%© 10
Lead, white oil 7%0 10
Ochre, yellow bbl 1 © 1%
Ochre, yellow less 2 0 5
Putty 2%0 5
Red "Venetian bbl 1~ © 1%
Red Venet’n, less 2 0 5
Shaker, Prepared 1 5001 60
Vermiliion, Eng. = 9001 00
Vermillion) Amer. 150 20
Whiting, bbl. 10 1%
Whiting ..o 20 5
Insecticides
/I-3\|rseni\c/I i b 10
ue tro
Blue Vltrol less 70 60{6
Bordeaux Mix Pst 80 16
Hellebore, white
powdered 150 20
Insect Powder 200 85
Lead Arsenate 80 16
Lime & Sulphur
p So(lsutrorrrl gal %gg %%
aris ree
Our Home—Comer Oakes and Commerce
Miscellaneous
Acetanalld 300 35
Alum .. 3 5 . .
miohau ; Our sundry salesmen are now on the road with a line of
Bismuth Subni- - . - -
gorirate o 10@2 25 staple druggist sundries, stationery, blank books and sporting
orax xtal or
powdered 60, 2 goods. Please reserve your orders for them.
Calomel
%apsrcum
armin
Cassia Buds 0
Sloves prspared . 283 &2 Grand Rapids. HAZELTINE & PERKINS DRUG CO.
Chalk Precipitated 7© 10
Chloroform ... 380 48
Chloral Hydrate 1 2501 45
gocalneB o 4 84 gg
ocoa Butter 3
Gorks, Tist, less—70% FooTE & JENKS:COLEMAN’S (brand
gopperas blbls cwt Zg Sg ’ !
opperas, less .. i H
Copperas, Powd. 40 6 Terpeneless L emon an d High Class V ani I Ia
Corrosive Sublm. 1 2501 40
gret?lmbTartar . %58(8 %g Insist on getting Coleman's Extracts from your jobbing grocer, or mail order direct to
uttlebone .. .
Bextrine .. 9% R FOOTE & JENKS, Jackson. Mich.
Dover's Powder 2 0002 25
Emery, all Nos. 60 10
Emery, gowdered 50 8
Epsom Salts, bbls 0 1%
Epsom Salts, less 2% 0 5
Ergot .. 16001 75
Ergot, powdered 1 8002 00
Flake hite ... 120 15
Formaldehyde Ib. 120 15
Gambler .. . 60 10
Gelatine 350 45
Glassware, full cases 80%
Glassware, less 70 & 10%
Glauber Salts bbl 1%
Glauber Salts less g
Glue, brown 11& 15
Glue, brown grd 10 15
Glue, white ... 50 2
Glue, white ¢
Glycerine ............
Hops
Indigo
lodine ...
II_odojforAm cat
ea cetate
Lycopdium “ . A
[T 9 AMERICAN BEAUTY” Display Case No. 412—one
Mace, ?owdered 9001 00
Mgpctu?y 13 0go14 99 x \. of more than one hundred models of Show Case,

Morphine, ”all brd 4 55@4
Nux Vomic
Nux Vomlca p

Pepper, black pow 200
Pepper, .
Pitch, d
uassia ...
%umlne al d
ochelle  Salts 200
Saccharine __ 0002
Salt Peter ... 7%0
Seidlltz Mixture 200
oap, green 60
Soap, motft castile 100
Soap, white castile
- I,
Soap, white castile
less per bar .. ©
Soda Ash ... 1%@
Soda Bicarbonate 1%0
Soda, Sal ... 10
Splrlt Camphoe .. 0
Spirit Cologne ..2 7503
Sulphur ro o 2%@
Sulphur Subl. ...2% 0
Tamarinds ... 100
Tartar Emetic .. 400
Turpentine Venice 400
Vanlla Ext. pure 1 0001
Witch Hazel .... 6501
Bas Sulphate 70

26
20
12
25
20
15

basis,

Shelving and Display Fixtures designed by the Grand
Rapids Show Case Company for displaying all kinds

of goods, and adopted by the most progressive stores of America.

GRAND RAPIDS SHOW CASE CO., Grand Rapids, Michigan
The Largest Show Case and Store Equipment Plant in the World
Show Rooms and Factories: New York, Grand Rapids. Chicago, Boston, Portland

Four Kinds of Coupon Books

are manufactured by ns and all sold on the same

irrespective of size, shape or denomination.

Free samples on application.

TRADESMAN COMPANY, Grand Rapid«, Mich.
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MICHIGAN

GROCERY PRICE CURRENT

These quotations are carefully corrected weekly, within six hours of mailing.

and are intended to be correct at time of going 'topress,

rhces. however, are

liable to change at any time, and country merchants will have their orders filled
at market prices at date of purchase.

ADVANCED

Index to Markets

By Columns

B

Baked Beans
Bath Brlck

Brooms
Brushes ..
Butter Color

Candle
Canne
Carbon Olls

Crackers ...
>eam Tar

" *lilao

F
farinaceous Goods .e
Fishing Tackle
Flavoring Extracts
rivutr a»u *

JllcG

Fruit Jars

G
jrdatine e
giain Sags

H

Hldes and Pelts
Horse Radish

Telly i
feII))// Glasses
M
QLo
N
(0]
P
Pickles
Playing‘Cards™".
Potash ...
Provisions

Rice
RoUed Oats

6
Salad Dressing.

Saleratus

Syrups

Table Sauces
T

Vinegar

W lcklIn
Woode

W rappingPaper

Yeast Cake

N

o~~~

oY1)

0000 00

Chees

e

DECLINED

Peas— Green

AMMONIA
12 oz. ovals 2 doz. box
AXLE GREASE
Frazer’s
Itb. wood boxes, 4doz
. tin_boxes, 3 doz. 2
. tin boxes. 2 doz. 4
101b. pails, per doz. ..6
151b. pails, per doz. ..7
251b. pails, per doz.

BAKED BEANS

No. 1. per doz.
No. 2, per doz..
No. 3, per doz. .
BATH BRICK
English i
BLUING
Jennings’.

z.
75
3 00

35
25

Condensed Pearl Bluing

Small C_P_Bluing, doz. "45
Large, C P Bluing, doz. 75
BREAKFAST FOODS
Apetlzo, Biscuits ..... 3 00
Bear Food, Pettijohns 1 95
Cracked W heat, 24-2 2 50
Cream of W heat, 86-2 4 50
Cream of Rye 24-2 .3 00
Egg-O-See W heat 275
Posts Toasties, T

No. 2 . 280
Posts T

No. 3 . 280
Farlnose 2170
Grape N'uts 2 70
Grape Sugar 2 50
Sugar Corn Flakes .. 2 60
Hardy W heat Food .. 225
Postma's Dutch Cook 2 75
Hollland Rusk ... 320

e

Iogg s Toasted Rice
Biscu

es
Kelloggs Toasted Wheat

BisCUit .o 3
Krinkle Corn_Flake ..1
Mapl- Wheat Flakes,

.2
Mapl- Corn Flakes ....2
Minn. Wheat Csreal 3
Algrain Food ... *
Ralston W heat Food 4
Ralston Wht Food 10c 1
Saxon W heat Food ... 2

Shred W heat Biscul*. 2
Trlscul 18 %
IIIsbury’s Be e
Post Tavern Special 2
uaker Puffed Rice .. 4
uaker Puffed Wheat 2
uaker Brkist Biscuit 1
uaker Corn Flakes ..1
Victor Com Flakes ..2
Washington Crisps ...1
Wheat Hearts a1
W heatena ... 4
Evapor’d Suc?ar Corn
BROOMS
Parlor .*
Jewel !
*
Whlttler Special 4
1
Fé%rmornon e\Whls 1
Fancy W hisk J
W are *

Solid Back,
Solid Back,

Pointed Ends ..
Stove
NO. .-
No. 2 1
No. 1 1
| Shoe 1
No. 7 1
No. 4 . 1
No. 3 . 1
TTER COLOR
Dandellon 260 size ..2
i CANDLES
Ffctnafitne, 65 .
Parafflne 12s

......................... 001

Standards gallons 05
eans

B*ked .. 8601
Red Kidney 850
String T981
W ax 7501

Biueberries

Standard 1
OaUoa 0

75

NG o
35X =1
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CHEWING GUM.

Adams Black Jack
Adams Sappota ...

chiclets

Coign Vlolet*lps 60
Dentyne .. 110
Flag S'Pruc 65
Juicy ruit 55
Red” Robin . 55
Sen Sen (Jar

$2.20 66
Spearmint, ergleys .. 65
Spearmint. 5 boxJars 2 75
Spearmint, 3 bOXjaI’S 1 65
Trunk Spruce 55
Yucatan 65
Zeno 55

5 boxes one kind, 3c per
box less.

CHICORY

Bulk
Clams Red .
Little Neck, lib. 100 Eagle . .
Little Neck, 2R>. @150 Franck's . . 7
Clam Bouillon Scheuer’s . 6
Burnham‘s % pL Red Stand 160
Burnham’s, pts 75 W hite .. 160
Burnham’s qts. CHOCOLATE
. Corn W alter Baker & Co.
Fair . German’s Sweet .
Good Premium
Fancy . ﬁara(ﬁas K e . 8253
ershey’s mond5c ..
French Peas Hershe};s Milk, 5c.... 85

Monbadon (N atural)
per do

Goose erries

W alter M. Lowney Co.
Premium, % s. .2

Extract
Holland, % gro boxes 95
Felix, % gross ... 115
Hummel’s f0|I % gro. 85
Hummel’s tin, % gro. 143

CONFECTIONS
Stick Candy
Standard

Pails
. 8
Standard H H

Standard Twist 9
Cases
Jumbo, 32 Tb ....8%
Extra H H .. 1
Boston Cream .14
Big Stlck 30 Ib case ..8%
Mixed Candy
Grocers 6%
X L O 7
pecial . 10
Conserve 8%
Royal . 8
Ribbon 4
5 Broken . 8%
7 Cut Loaf 9%
6 Leader 8%

K |ndergar'fen
French™ Cream
Hand Made Creams

.9
.17

Premio Cream mixed 14
Paris Cream Bon B?Ins 10
Palls

G Fa_'ncyTln
ypsy Hearts .
Coco” Bon Bons
Fudge Squares
PeanutSquares

ared Peanuts

alted Peanuts
Starllght Kisses
Lozenges,

lain
Premium, % s. .29 h h lat 11
No. 2. Fair CLOTHES LINE Eoitnee “Ehocons” .14
No. 2, Fancy . per doz. Eureka Chocolates ...16
Hominy No. 40 Twisted Cotton 95 Champion Gum Drops 10
Standard ... 85 No. 50 Twisted Cotton 1 80 Anise Squares . 10
Lobster No. 60 Twisted Cotton 1 70 Lemon ours
% Ib... 259 No. 80 Twisted Cotton 2 00 [mperials
1 1b. 60 Braided Cotton 1 00 |[tal. Cream Bon Bons 12
Picnic Tails No. 60 Braided Cotton 125 Golden Waffles ... 4
Mackerel No. 60 Braided Cotton 1 8 Red Rose Gum Drops 10
d. lib 80 No. 80 Braided Cotton 2 25 Auto Kisses .
Mﬂii?fd' 10 ... No. 50 Sash Cord.....1 75 Coffy Toffy .. 14
Soused, | NU- 60 Sash Cord 200  Molasses Mint Kisses 12
Soused, NS 9(2) f]ld{g 108 Fancy—In. 6Th. Boxes
Tomato, No. 67 ‘Sisal 85 Old Fas |oned Molas-
Tomato, Galvamzed Wire ses Kisses 101b. bx. 1 30
Orange Jellies 60
No. 20, each 100ft. long 1 80 Lemon Sours 60
Hotels No. 19, each 100ft. long 2 10 G5y4 Fashioned
Buttons, %s 12 COCOA hound drops 60
Buttons, Is ... 25 Baker's ... »7  Peppermint Dro 70
Chbve. lib . 00 SLEI\éﬁ|g?d s 41>6 Champion Choc %rops 60
) i )
Cove, 21b. 00 (E?rolonlal %s . 4538 H'Dg/rk CRI%C llft and
([
PIUMS s 007 66 He?sheys %’s 30 E:Efleugn§rv(!,errf:§'s Crys.” 60
Pears In Syrup Hershey’s, %s 22 A, A. Licorice Drops 90
No. 3 cans, per aoz. ..1 60 Huyler e {«_ Losenges, printed 65
Peas tgwgg% 023 J‘J Losenges, plain - 60
Hatly T | ko Lowney, % s. A mperis 6
Early June s 60 Lowney: 615" cans . 33 G. M. Pean 60
Peaches Van Houten, %s 18 Hand Made Crms 80090
......................... 9001 26 AN Houten, %s gy Cream Wafers €
No 10 size can pie @3 26 yan Houten, 65 \%\/ Intg Rock 8
Grated Plneapple17 Wagt;Eta 36 in ergreenp £
rated .. . Webb ... J*
Sliced W ilber, 4% 3 Gracker Jei“;kg' """"""
Wilber, 9%s . 32
COCOANUT Ob My 100S ....cccooevnnee
Dunham's per Ib Putnamcl?/luegr?thaTOp 1 00
%s, 61b. case 80
%3 61b case 29 Smith Brosé ..... iksie 25
Raspberries s, 1olb. cas 2 Aimonds, Tarragona 18
Standard Jos, f6lb. case 2 Aimonds, Drake 17
Saimon Is,  161b. case 27 Al ds' California’’
Warrens, 1 Ib. Tall .2 SO %S ms_15]] 28 m?tn sh Halornla
Warrens, 1 Ib. Flat ..2 40 Scalloped Gems 1 BSO-|S € ©1J]
Red Alaska ...1 6501 75 %s & %s palls 16 F.rﬁ)ze'r?s @15
Pink Alaska ....1 3501 46 Bulk, palls .. 3 Cal. :
Sardines Bulk, barrels 12 Walnuts sft shell'ﬂ%@'ra
Domestic, is ... 76 . Walnuts, Marbot ..
Domestic, % Mustard 2 75 10 Table nits, fancy 16
Domestic, % Mustard m Common Jf., Pecans, medium 16
French, %s -- Pecans, ex. large.. @16
French, %s chkory Nuts, per bu
Shrimps
Cocoanuta
Bﬂﬂﬂg{ l|u%sd0dzoz Chestnuts. New York
Succstash State, peSrhglLlléd .......
gpanlshHPIeanuts 8%%78
y ecan Halves ....
Peabeérry . ** Walnut Halves §35
; Fil M 30
Standard N Maracaibo 9 e re & i onds 045
Fancy Chlorice' g ordan Almondst 050
eanuts
Good Choice JJFaFQCy tHd P Suns 7%
oasted ... 6
Fancy *  Choice, raw, H. P. Jum-
Fair I CRAEKED WHEAT
Pergectlon Fancy bl Bu
Gas Machine .... % Private Growth ..26030 24 21b, %kRgZCKERS
Deodor’d Nap'a ...  Ibl9 ndling ] National Biscuit Company
(éylmder Brands
ngine .
Butter
Black, winter Excelsior Butters --—- 8
.. CATsup N. B. C. Sq. bbl. 7 bx. 6%
Smggfrg E/mtsmts Seymour, Rd. bbi. 7 bx. 6%
CH”EESE 1 Soda
. B. ..6%
Acme ... Premium J%
& loomif arket, Strong Select ..... Vi
Carson Package Saratoga Flakes 5
Hopkins York™ Basis Zephyrette 2
Eivekrside . - 2425 galtines 13
ric (Formerly Zephyrette
c XXX :
II:Frlndgtr}rger > McLaugf?Iins XXXX sold Baited)
to retailers onl Mall m
aneapple 40 ©60#3 orders. direct Yo W1 F. g B. bc pienle boxes 3%
Sap 8< I* McLaughlin 6 Co., Chlea- em oxes <V
Sw’?ss dOJnestIc L 13 go. She °
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o
Sweet Goods
Animals 10
Armada Cakes 8
Atlantics 12
Atlantics Assorted .12
Avena Fruit Cakes ...12
Bonnie Doon Cookies 10

Bonnie Lassies
Brittle Fingers
Bumble Bee

Cameo Biscuit, cans ..25
Cameo Biscuit Asstd
[ VAT J N 25

Cameo Biscuit Choco-
late, cans . ...
Cartwheels Assorted
Cecelia Biscuit ...
Chocolate Bar, cans
Chocolate Drops.......
Chocolate Drp Centers 16
Choc. Honey Fingers 16
Chocolate Rosettes, cn 20
Circle Honey Cookies 12
Cracknels
Crackermeal
Crystal Rosettes

Cocoanut Taffy Bar. 13
Cocoanut Drops ...... 12
Cocoanut Macaroons 18

Cocanut Hon. F|ngers 12
Cocoanut Hon. Jumb’s 12

Coffee Cakes, Plain ..11
Coffee Cakes, Iced 12
Crumpets . .io
Diana Mars

Cakes . 16
Dinner B 25

Dixie Sugar Cooki
Domestic™ Cakes

Eventide Fingers
Extra Wine Biscuit
Family Cookies
Fig Cake Assort
Fig Newtons .
Fluted Cocoanu
Frosted Creams ..
Frosted Ginger Co

Fruit Lunch, Iced
Gala Sugar Cakes
Ginger Gems

Ginger Gems,
Graham Crackers

Ginger Snaps Fam||y 8%

GlFrgger Snaps N.

Glnger Snaps NBC
........................... 8%

S*ugar

n

H. H. Cookies,
lced .

H.H.C
Iced

Household ... 8
Household Cookies, iced 9
Household Cookies,
Molasses, Plain .... 8
Hlppodrome Bar .... 12
Honey Fingers As. Ice 12

Honey Jumbles Cocoa-

nut, Assorted ... 12
Honey Jumbles, Plain.. 12
Honey Flakes .U
Imperial ... [e220)
Jack Frost Gems 8
Jonnie

Jubilee Mixed ..
Kream Klips ..
Lady F|ngers Sponge

Leap Year

30
Jumbles ..18
Lemon Biscuit Square 19%

Lemon Thins
Lemon W afer

Lemona ...

Mace Cakes 8
Mandalay 10
Mary . 8%

Monled Squares "1
N. B. C. Honey Cakes

Iced
Oatm eal Craokers
Orange Gem
Orange Sponge

Layer

Penny Assorted
Peanut Gems
Picnic Mixed

11%
Pilot Bread ... 7
Pineapple Cakes .16
Pretzels, Hand Made .. 9
Pretzels, Medley ... 10
Pretzellettes, Hand

Pretzelettes,
Raisin Cookies
Raisin Gems ..
Raspberry Cakes

Reveres ‘Assorted 15
Rittenhouse Fruit
Biscuit .12
Royal Lunch .8
Ro aI Toast 8
............ 8%
Sea Foam Biscuit 8

.1
Spiced Currant Cakes 10
Spiced Ginger Cakes .. 9 .
Spiced Ginger Cks jed 10
Sugar Fingers 12
Sugar Crimp.
Sugar Squares,

or small ... L

Sultana Fruit Biscuit 16
Sunnyside Jumbles ...10

8%

'Iarge
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6 8 10 11

Su Peas Less than c&rlots ....15 00 Short Cut Clear 19 50@20 00 T. M. wh. hoop Mllchers MOYUne fancy .... 50®60
Trlpumph Cakes Green, Wisconsin, bu. 2 00 Feed. Bean ... 50@18 00 egs 73 Pingsuey, medium 33
Vanilla W afers Green, Scotch, bu. 200 Street Car Feed

ean
__________________ Brisket, Clear 22 00@22 EO Pingsuey, choice
Wafer Jumbles Pi . 23%0

33 .. 35
Split, Ib. ) No. 1 Corn ft Oat Feed .33 g . Pingsuey, fancy 0@55
Waverly ' Cracked corn .32 Clear Family 26 69 v H
4 Sago Coarse com mea 32 | OhoicA o\yn )!5‘3".
i . D Salt Meat: L (]
In-er Seat Goods Eae?;nalgdlgacks - 5 " FRtUIT JARS 400 P Bellies eats Fancy - 'C-'-*bolcrg . 9@88
. . . ’ ’ ason, pts er gro
Albert Biscuit ..100 German, broken pkg. Mason’ % pperggro 4 40 Lar d Formosa, Fancy ...50@69
Animals 100 Tapioca Mason, % gal. per gro. 675 Pure in tierces . ,11%@12 . Formosa,-.meslium ... 22
Arrowroot Biscuit 100 Flake, 100 Ib. sacks Mason, can +ops, gro. 1 40 Compound Lard ..8%@ 8% *x9 Mackeuel . FonrAse. choice ........ 35
Baronet Biscuit ... 100 -,'earl, 130 Ib. sacks GELATINE 80 Ib. tubs .advance Mess, [bO *bs 69 Englitt
Bremmer’s Butter Cox’s, 1 doz. large 175 60 Ib. tubs .. advance % Mess, 401ibtf. 70* Medium
W afers . 100 Gox’s. 1 doz. small "'1 00 300 Ib. tins ...advance y Mess, 10 Tbs ~.185 Choice
gﬁglees% glasncduwich % 88 Knox's iSparkling, doz. 125 174 ?l; p3”§ "'2332253 1 1 Fancy
Chocolate W afers 100 % to 6 Knox’s Sparkling, gr. 14 00 5 o pajis | agvance 1 “0' 1 40 ndia
Cocoanut Dainties i 1% to 2 i 1 Knox’s Acldud."doz. 125 3y Balls advance 1 No, T 90 Th Ceylon, choice
Dinner Biscuits i 114 to 2 in 9 Nelson’s 150 Smeked M eats T O Fancy 45@50
Excelsior Butters -1 1% to 2 i 11 gidord . Hams, 12ib. av. 15% 16 100 Ihs. . 975 TOBACCO
Faust Oyster Crackers 1 00 32ilnn‘ 2105 PI))/,r?]‘Ingjth Rock' Plam g Hams, 14tb. av.15 @15% 50 It . 52 Fine Cut
E:%e NOe\glIEJOCrIL Tea 1% Cotton Lines GRAIN" BAGS Hgmi %g'l"?) v %gﬂ//.?éj{% 1% Ths 1§ Blot 145
Frotana_ .. <“J 00 No. 1, 10 feet ... .5 Eroadkeauge - Skinned Hams .16 @16% : " 4@ Bugle, 16 oz 8 84
Gmﬁer Snaps, N. B. C. 1 00 No. 2, 15 feet 7 moskeag ~ 19 Ham, dried beef > 10 Bugle, 10c . 11 09
Graham Crackers, Red No. 3, 15 feet. .9 SELS s 20 @20% 75 Dan Patch, 8 and 16 os 88
Label, 10c size ... 100 No. 4 15feet 110 Sage California Hams 11 @11% g5 Dan Patch, 4 os. 11 62
Graham Crackers, Red No. 5, 15 feet 1 ops Picnic Boiled Hams ..15 Dan Patch, 2 os
Label, 5c size . 50 No. 6, 15 feet 2 Laurel {‘eaves 15 Boiled Hams 24 @24% East “fﬁ" %g o8
Lemon Snaps .. 50 No. 7, 16 feet .15 Senna Leaves 75 Minced Ham ~.12%@13 lawatha 0s.
Oatmeal Crackers -106)(J No. 8 15 feet 8 16

Old Time Sugar_ Cook.

Hiawatha,
Oval Salt Biscuit

Bacon .. 16% 5¢c
HIDES AND PELTS @16% May Flower, 1f es.

0.
No. 9, 15 feet .

(=}

' Hides No Limit, 8 oz..
Oysterettes ... Linen Lines o+ Green, No. 1 .. 169{ Bologna No Limit, 16 ez.
Premium Sodas . 5 Green, No. 2 0% Liver
Pretzelettes, Hd.

34 Cured, No. 1

Ro al Toast Cured, No. 2

13 Erankfor
Pork

B . j 185
Calfskin, green, No. 16 Veal 6 Petoskey Chief, 7 oz. 2 00
Hitine Biscuit Egmggg %‘é % B%rr gg% %55 Calfskin, %reen No. 13% LO”%UE 1 Rape” . . 5% Petoske¥ Chief, 14 oz. 4 00
Saratoga Flakes ’ Calfskin, cured, No. 16 eadcheese 9 Peach and Honey 50 576
Socjal Tea Biscuif ;i go Bamboo, 18 ft, per doz. & (gifskin. cured. No.  14% Beef Handy Box larys 3 e 3 5 Red Bell 2 .3 9
ggg:ngra':cwelrts ’B\llsglﬂé 88 " ”Jae\ﬁr(l)quég De()l( B!’chd s Pelts Boneless Handy Box, small ....1 25 gteedrh%gj“ % gg
Soda Crackers SSJLGCI 80 TerpenelessE xtractLemon E|dm¥\400| Rump, new BII:EPJSS groo)(/% F};(())|II|SS?1 gg Sweet Cuba canister 9 16
utter grackers 154 0. 1 E box, perdoz. 75 Lambs ..
Dndeqs Bispult o Aole FE Bk Bei'd,. B sheariingsT % 100 SNUFF SESt Sube 0 e 8
Bneeda Jll_n 1erh \/\IBayfert N 3 T oXj per éoz |175 No. 1 Tallow @5 Zﬁ’ bbbblls., 40 1b .,(2)00 E/Icotch in bIaJdders .3 EWES{ ((::ldbg' f%
needa Lunc iscui aper, per doz 0. 1. b . accaboy, in Jars ... ) "
Vanilla _Wafers ... 1 >>>I>rv 2.0z, Flatp per dz. 150 No. 2 . . @ 4 1b . French %apple in Jars .43 Sweet Cube., 225
\évuatglrJ ‘(I'Bhllnn erBigcn%its .1 %U Extract Mexman Vanilla Wool Tripe SODA Sweet Burley 5¢ L&D 5 76
Zwieback g PS Jennlngs D C Brand Hﬂwggﬂeg’ '?»Ed' g%g Kits, 15 Ibs Boxes . . g*\!‘\l/fe%% EHHS; 534 %. :::21 ‘9‘8
Other Package Good No. ox, per doz. 90 ed, Tine % bbis., 40 Kegs, Engllsh 4%  Sweet Mist,” % gro. .5 70
a oSN C s N 2 B B0 4R womoe mavisw % ool a0 10s d Sheet Mt 5 o2 i1 o
Chotoie ToKers 250 No. 3 Taper, per doz. 2 00 0Z e H Ca_|§b|ngs Whole Splces %gv|%%tra%'5t' 5 %g
American Beauty 5o 20z Flat F'M per dz. 2 00 JELLY Bgegfs' T Allspice, Jamaica ... 9 Tiger, 5¢C 6 00
Ginger_S nip FLOUR AND feed 51b. palls, per doz. ..2 10 Beef middles, set 90895 Allspice, large Garden 11 Tiger, 25c cans 2 35
Bthtte[I Crac kers NBC260 Grand " Rapids Greaien & 151b palls, perpall - 48 Sheep, per bundle Cloves, Zanzibar 27 uncle Daniel, .. 60
Sogg’n rapcicersgeN'B_C Miﬁing co 301b pails, perpail--—--- 90 — Cassia, Canton Uncle Daniel, 5 3
family package

550 W inter W heat JELLY GLASSES ‘Uncolored Butterine Cassia, Sc pkg. d
5

oz.

H Solid Dair 12 16 Ginger, African p|u
Fruit Cake Purity Patent ... 7¢ b PL in bbIs, per doz. 15 Eountry” Rolfs—. 12%813 Ginger, Cochin, Am. N g
Cracker Meal leal of Minnesota 475 B P P . Mace. Penan m. Nav [Crammm— 3L
.1 Tin Packages. Sunburst 475 oz. capped In bbls, Canned Meats Mixed, No. Apple, 1 Ib butt 38
In  Special Per doz.  Wizard FIouT 5 40 Per dOZ..ecrreieeirerieens 18 Corned beef, 2 Tb . 420 Mixed No. Drummond Nat Leaf, 3
Festino 250 Wizard Graham . 560 MAPLELINE Corned beef, 1 Th. ... .2 20 \ixed, 5¢c and 5 Ib..iis
Minaret W afers 100 Wizard Gran. .4 40 2 oz, bottles, per doz. 3 00 Roast beef, . 420 Nuytmeégs, %ggo X Drummond Nat Leaf,
Nablsco 250 Py Wizard Buckwheat .. 600 ’ : Roast beef, 1 th. 220 Nutmegs, 105-110 per doz . .
Ibisco, " \ RYE  toeeereeimneeeisneessenesennes 4 40 MINCE MEAT rotted Ham, % s - 50 pepper, Black . Battle Ax . :
y ampagne Wafer t>u Valle City Milling Co Per case . 285 Potted Ham, %s .. . 90 pepper, White Bracer, 6and 12 b . 30
il Lil V\)/ - Deviled Ham, %s .. . 50 pepper. Cayenne Big Four, 6 and 16 2
rtin in bu 0 Cidhe 'L f : : %?O MOLASSES Deviled_Ham. %s .. . 9 paprika, Hungari Boot Jack, 2 Ib..c.. 86
ﬁlo%betto ;J > Glrgaham 03 3 38 New Orleans Potted Tongue, %s . 50 P G d B Ik Boot Jack, per doz. 86
abisco i g iih Fancy Open Kettle = 42 potted Tongue, %s . 90 ure Ground in Bu Bullion, 1S 0Z. .. 46
Eestino ranena Healt 240 choice .3 Allspice, Jamaica ....12 Climax, Golden Twms 48
Bent's W ater Crackers 140 Gran. Meal Good 3 Cloves, Zanzibar Climax, 14% o 44
CREAM fARTAR Bolted Med Eair 30 Fancy 6 6% Cassia, Canton Climax, 7 oz.. 47
Barrels or drums n Voigt Milling Co Half barrels 2¢ extra Japan Style 6 5% Glnger African Days’ Work, 7°& 14" 1b. 37
1 Graham 4 4 @4% Mace, Penang .. Créme de Menthe, Ib. 62
S e 3 Voigt’s Crescent MUSTARD Nutmegs 75-89 Derby, i Th. boxes ... 28
Fggg;e cagg?es 4 Voigt’s Flouroigt Ib. 6 Ib. box .. 16 ROLLED OATS Pepper, Black .. . 5 Bros., 4 th . 65
Voigts Hygienic OLIVES Rolled mvena, pbls o4 2 B Cavenne 2 B
DRIED FRUITS oigt’s Royal .. tee ut sks.
les W atson-Higgins Milling Co. Etﬂt %SQI: }2232 % %8 % %3 Monarch, bbls............ 410 Paprikd, Hungarian .. 45
Evapor’ed, (?F[])ome bulk 6% Perfectlon Fgl ur 650 Bulk 5 gal. kegs 1 00@1 15 Monarch, 90 tb. sacks 1 90 STARCH
Evapor'ed, Fancy pkg. 7% Tip Top F 510 Stuffed, 6 uaker, 18 Regular ..1 45 Co T & %g
Apricots Golden ”Sheaf i r.4s uaker, 20 Family .4 00 Kingsford, 40 TbS...... 7% %faw% ‘fglu/t R I
California’ L. 12@14 arshall’s Best Flour 4 85 SALAD DRESSING Muzzy, 20 lib. Pgs. &% Worse ‘Shioe. 6 & 12 1b 43
X Worden Grocer Co. Columbia, % pt .. "2 o5 Muzzy, 40 lib. p .5 Honey Dip Twist, 5&10 45
) Citron uaker, paper .. 40 Columbia, 1 pint .....4 Gloss N ar? ¥
p Jolly ‘Tar, 5 & 8 lb.. 40
COrSiCan s 15 uaker, cloth .. Manzanllla, 8 oz N DBurkee’s, large, T4 ngsford 3 2% @ a1 b, 5
Currants uaker Buckwheat Lunch, 10 oz. ... 135 DPuyrkee’s. small, 5 Silver Gloss 20 libs. . 7% Kenthck; Navy, 12 Tb' 3
p'd 1 1b. pkg Kansas Hard W heat Lunch, 16 oz. ... 19 Snider's, large, 1 doz. 2 35 Silver Gloss, 16 3Tbs. .. 6% Keystone Twist, 6 Ib. 45
|mp0,ted bl A Worde?E Glroceu/r 005 2 Quegn, Mammoth, Snider’s, small, 2 doz. 135 Silver Gloss, 12 61bs. . 8% [idmet 6 Ib .48
merican Eagle, %S .5 20 ~ OZuiiiiiiiiiiniess M
Mmrs*—chmcaerhgg b. b J American Eagle, %s .6 10 Queen, Mammoth, 28 packeSdALngiéTlﬁ box. 48 1Tb. packaged . MZ’?r'f/ W?dow 12"b, 5
Muirs—Fancy, 25 Ib. b 10 American Eagle, %s ..5 00 Olive Chow, 2 doz. cs Arm and Hammer ... .3 00 16 31b. packages Nobby S un Roll 6 & 58
Fancy, Peeled, 25 Ib. 18 Spring W heat. per doz...mn ' 225 Wyandotte, 100 %s, ..3 00 12 6lb. packages Parrot, b, 34
Peel Gold r?oy Bfaker| PICKLES SAL SODA %0t boxes Egi{grtsoﬁoslbmt Leaf %g
Lemon, American— 1296 Goi9en HOT: [ARIN G &2 Medium Granulated, bbls......... 80 SYRUPS Peachey, 612 & 24 Ib. 40
Orange, American ...12% N B Is, 1,200 Granulated, 100 lbs. cs. 90 Corn Picnic Twist Th. 15
- W isconsin Rye 375 arre Sb count . Granulated. 36 pkgs. 125 Barr
Cluster, 20 Gantons ....2 25 Judson Grocer Co. Ha f||b Sfega0 count 5138 pras: - Half ) piber ﬂ:'ﬂmt 467 1. &
. 02 2 Ceresota, %s .. 5 gallon kegs ... [04) SALT Blue Polo. 3 doz  pel oz 48
Coose fabscatels '3 €7 0 EEIEor 5 i common Graves - Blig %, pole, 3 dozfer dor 48
L°M. Seeded. 1 1b. 7@ Ceresota, 9%s -5 Ha 190 3 Tb. sacks : Blue 210 Red Lion. 6 & i37ib.”
" VCalifornia Prui 0 Worden Grocer . 5 70 4 Th. sacks Blue 00  Scrapple, 2 & 4 doz.
90_100a£5‘1{)”'ab0§22e€@ 6  Wingold, %s cloth 60 5 Ib. sacks Red Sherry Cobbler, 8 oz.
80- 90 oin poxey'® By  Wingold, %s cloth-540 g 28 10bTb- sacks Red Khtro, No. 2% Spear Head. 12 0z. ...
20. %0 > boxes. ® Wwingold, %s cloth .. 530 g 56 Tb. sacks Red Karo, No. Speer Head, 14% 0.
- : =& 20, Wingold, %s paper .. 535 28 th. sacks .. Red Karo, No. 10 Spear Head, 7 oz. ...
60- 70 25Tb. boxes.® 7% p )
- Wingold, %s paper .. 530 W arsaw Sq. Deal 7. 14 & 28 Ib.
50- 60 25lb. boxes.® 8 Pure Cane q
20- 60 251b. boxes.. @ 9 Bakers’ Patent....... 515 56 Ib. dairy in drill bags 40 fEgjr 1 6, 12 & 24 Ib.
FARINACEOUS GOODS Wykes & Co. 2g tb. dairy In drill bags 20 Good
Beans Sleepy Eye, %s cloth 585 5 gallon kegs Solar Rock Choice Ten penn 6 & 12 T,
California Lima 7%  gleepy Eye, sos cloth 575 56 Th. SACKS oo % TABLE SAUCES Town Talk,
Michigan Lim " &  Sleepy Eye, %s cloth 565 Clay, No. 216 per box 1 76 Common Halford, large | Yankee Girl, 6 %54
Med. Hand Picked 2 45 Sleepy Eve, %s paper 565 Clay. T. full count 60 i Halford, small
Brown Holland "1 65 Sleepy EVe, %s paper 565 Cob ... Slradnulated,_ Fine w1 0(5)
Farina " Moal PLAYING CARDS edium, Fine H TEA
26 1 Th. packa es ....1 50 Bolted ... 420 90, St boat 75 SALT FISH Japan A
Bulk, per fhs 400 Golden Granulated ... 440 (O 15 Rl\?glmagsaort'e'd 15 Cod ., Sundried, medium .24@26 B
o Syl Mol Hisk e g No B RGN I tagn whdeo gpe Gl shone -fgl Eullas o o2t B
3 containers gsG; rolls 2 85 110 Ngj ggZ’Gosl ecsle?tlm' 175 Strips or bricks 7%@10% Basket-fired medium Happy Tho%'ght, 20z, 30
5 containers meoy rolls 4 75 o Oats No. 808, Blbycle ) @4% Eastetl ffl_ret:}1 cfholcs ?z’l%%% Honey Comb~Scrap, 5¢ 5 76
Pearl, 100 'b sack ——2 00 Michigan carlots ... 36 No. 632, Toum’t w Nag et-Tired, Tancy 30033 Honest Scrap, 5¢ ... 155
Maccaroni and Vermicelli Less than carlots .... 38 POTASH %g Sllftlsng"s" gﬂlglls?oonlégh 5o 4 doz. 5c %92
D 10 | . Corn it - R
opored’ 25 b DX 28 Carlots oo . 5y BAEPDIS i 40 Holland Herring Fannings Old Times, % gro. .5 60
Pearl Barle Less than . 66 PROVISIONS Y. M. wh. hoop bbls.” 12 00 Gunpowder Rodaf egrv 28 o gro. ER
Chester Y 7 60 Hay Barreled Pork Y. M. wh. hoop %bbi. 65 Moyune, medium 35 Bed Ban SC b 9570 ]
Empire .. : Carlots oo IS 00 Clear Back .. 22 00022 00 Y. M. wh. hoop kegs ~ 72 Moyune, choice 22 Bad Man Scrap
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SPECIAL PRICE CURRENT 15 16 17
CIGARS Boston Combination . SAFES
Johnson Cigar Co.’s Brand Distributed by Judson Full line of fire and bur-
|2 13 14 Grocer Co., Grand Rapids; glar proof safes kept in
Lee & Cady, Detroit; Sy-
Pilot, 7 0z. doz 05 4Vi inch, 5 gross ... 55 mons Bro3. & Co., Sagi-
gﬁr,aeppslﬁotso! pk%, b5 73 Pl 16t do 10 Cartons. 20 2Vi doz_bxs. 60 naw; Brown Davis & W ar-
Yankee mGirl- Scrp nz 5-76 lgl;llﬂ(t:ee )&Ar!)%e;r} 'Slg’g ' 82 H E gtCrS[es atnd 1EI|d|er520 ner, Jackson; Godsmark.
gan rl;iangle ScrpSV| 9r © 76 prince Abert1 "6 o 840 Ng,mf, )éoml;)rpelt)ey w0 Durand & Co., Battle
UntonY workanan S L geenRUQyuallcl poc . 48 go, 2'Nconé ete 28 Creek; Fielbach Co., To-
, 5¢,, By ase No illers,
Smokin Rob Roy., 10c* gross 40 20 ets L. 3 S. C. W. 1,000 lots ....31 ledo.
AU Leaf, 2% g 0z. 30 Egg %Ooyv Zggcddoz -24 %2 Case, medium, 127sets 115 E| Portana .. )
% 6 00 Rob Ro. S0c doz. .- 4%  Faucets Evening Press _ COCOANUT
S. & M., 14 oz. doz. ..3 20 Cork lined, 8in 79 Exemplar Baker’s Brtyrtl Shredded stocL by the Tradesman
Soldier Boy, 5¢ gross 595 Cork lined, 9in 80 ¢ Y Thirty-fi
Soldier Boy, 10¢. Cork lined, 1 10 Worden Grocer Co. Brand Oénpe;n?/ irt |ve flzelsl
20)dier Bay, L Ib Mop_ Sticks Ben Hur fimesYwice as r?]r;n Psafes
Sweet Caporal, 1 Trojan Spring ... 90 Perfection .. . as are carried by an))l other
Sweet Lotus, 5c Ecllpse patent spring 8  Perfection Extras heuse in the State. " If you
Sweet Lotus, 10c No COMMON .o Londres ... are unable to visit Grand
Belwood Mixture, Sweet Lotus, per doz. 4 15 No. 2 pat. brush holder 8 Londres Grand Rapids and  inspect the
Blg Chief, 2% o Sweet Rose, 2" oz. 36 Ideal NO. 7 .ooiormon Standard line personally, write for
Chief, 16 oz.. Sweet Tip Top, 6c .. 200 177h, cotton mop heads, 1 45  Puritanos quotations.
Bu | Durham, 5¢ ... Sweet Tip Tupd 3% @+ ** Panaiellaa, Pinas
Bull Durham, 10c ....10 80 Sweet Tips, % gro 16 08 Palls Panatellas, Bock SOAP
Bull Durham, 16¢ --—-- 18 48 Sun Cured, 10® ... 1 2- hoop Standard ZOOJockey Club t
Bull Durham, 8 oz. .. 60 gummer TTlme 7Se - f gg % c brlmop Standard10235 AcmeLaéJotzbErrers,75tlg?. 400
Bull Durham, If oz. ..6 72 ummer Time 0z. .. -wire able .. , ) .
Buck Horn, bc .. 76 Summer Time'14 os. .3 56 Cedar all red brass .1 25 Old Master Coffee Acme, 25 bars, 75 Ibs. 4 00
Buck Horn, 10c Standard, 2 ©z 590 S-wire Cable 230 Acme, 25 bars, 70 Tbs. 3 80
Briar Pipe, 5¢c . Standard, 3% ©*. 2* Paper Eureka 225 Acme, 100 cakes
Briar Pipe, 10c gtar;d’\?rdc 71553 T 870 Fibre i i 124;(()) 10 6¢c pkgs., per case 2 *0 (Bsggrmh/;ﬁste&o%ﬁgdbloc s 400
Black Swan 5c . ea . C,, o cu u Galvanize
Black &wan. 14 oz Seal N. C., 1% Gr%ng 63 Galvanized 1 90 36 10c pkgs., per case 1 60 German Mottled. 5 bx 3 16
Bob White, ic .. Three Feathers, 1 oz. 63 Galvanized 2 10 16 10c and 88 ic pkgs. German Mottled 10 bx 3 10
Brotherhood, 5c Three Feathers. 10c 10 20 ' German Mottled 25 bx 3 05
Brotherhood. 10c Three Feathers and . Toothplcks PEr Case ..o 260 Marseilles, 100 cakes ..6 00
Brotherhood, 16 oz. Pipe combination 2 25 Birch, 100 packages Marseilles, 100 cks 5c 4 00
Carnival. 6¢c’ Tom A Jerry, 14 oz. ..8 60 ldeal Marseilles, 100 ck toll 4 00
Carnival, -% Tom A Jerry. 7 0z. .. 186 Traps The Onl Marseilles, % box toll 2 10
Carnival, 16 o Tom & Jerry. 3 0z. .. 876 Mouse, wood, 2 holes 22 y Proctor & Gamble Co.
Cigar C|ng Johnson Trout Line,” 5¢ ... 59 Mouse. wood 4 holes 45 OId Master. L
Cigar CI|§g Seymour Trout Line. 10c .10 Mouse, wood. 6 h«les 70 San Martom 5 C T
Identity, 3 & 1 . Turkish, Patrol. 2-9° 576 Mouse. tin, 6 holes 65 ot vory,
Darby "Cigar Cuttlngs 4 Tuxedo, 1 oz. bags .. 48 Rat \;VOOd R CI vory,
(C;ontmenlzal Cubes, 1Oc2 s ¥uxego ‘21 oz. tlnsi . gg Rat spnng : % TEA eanser  star
orn Cake . uxedo oz. cart .. ' .
Com Cake, 145 Tuexdo, 16 oz tins .. 64 ubs Royal Garden A. \*and 1lb. 40 Guaranteed to" Brrakdel—simarll Co.’s bBra”Zd %
Com Cake, 5c 576 Twin Oaks, 10C ... 94 20-in. Standard, No. 1 7 50 THE BOUR CO. ac awk, one box
Cream, 50¢ 4160 Union Leader, 60c .. 506 18-In. Standard, No. 2 6 50 TOLEDO. O bestqligxlc E;ﬁds Black Hawk, five bxs 2 40
8ugan SStar 53;2 Bn on LLearéer %%c ..1% 2 16-In. Standard, No. 3 5 50 v P Black Hawk, ten bxs 225
uban Star nion Leader, c . 20-in. Cable, No. 1 8 00
Chi 10 10 20 Union Leader, 6c 595 18-In. Cable. No. 2 ——7 00 COFFEE A. B. ersley
Union Workman, 1% 6 76 16-in. Cable, No. 3 =6 08 Roasted Good Cheer ..
Uncle Sam, 10C ......10 1025 pwinell-Wright Co.’s B’ds Old Country
Uncle Sam, S oz 2 9 25 9 : Soap Powdere
U. S. Marine, 6c 6 .8 25 h amil
Van Bibber, 2 oz. tin 8 Large Galvanized ... .6 75 S ow Boy, 24s family
Velvet, 5¢c pouch ... 144 Medium_ Galvanized ..6 00 SnooiZg, S 6ET 875
Velvet, 10c tin .. 192 Small Galvanised .4 25 S”UW oy, " c
3 84 W ashboards now Boy,100 6¢c ....
~7 8 pBronze Globe 2 50 Gold Dust24 large
575 %5 Gold Dust 100-5¢
War Path, 5c 5 95 Dg\ﬁlglye 2 Klrk?hne 24" 41b
W ar Path, ~-160  gSingle Acme 18 Pearline
wave Llne 3.0z 40 Dougble Peerle 75 Soapine, ...
Wave L|ne 16 oz ... 40 Single Peerless % Eaublltts i
way. up, - 615 Northern Queen 25 Aose N0 e
- Way up, 16 oz palls .3 rmour’s
Four Roses 10c 96 ild 5 Double Duplex 00 Wisdom
Full Dress, i Good Luck 75
Slad Hand, Universal 15

Gold Block, 1%

. Window Cleaners

Gold Block, "10c Yum Yum' i z. 4 i
gol‘lj Etak 1?\‘ o7 u u b., do 80 :2 1

a X avy, n.
Growler, . -4 42 cotton, TpV|VINF .23 n.
Growler, 294 CEotton, 4 ply .. .22 Wood Bowls
Growler, 185 jyute, 2 A .14 13 in. Butter .. 150
Giant, 155 Hemp, I 13 15 in. Butter 2 00
Giant, 33 Fllaix, ' medium .24 17 in. Butter 75
Hand Made.’ 0 \Wool 1 Ib, bales 19 in. Butter .. 00
Hazel Nut, 3 576 Assorted, 13-15-17 00
H0n8y Dew 1% oz. 40 VINEGAR Assorted, 15-17-19 -4 25

8 White Wine, 40 grain 8W
38 White Wine. 80 grain 11%
6 Whlte Wine, 100 grain 13

10c
HL)J(nt%g 1% & 3% 0z. WRAPPING PAPER2

Common Straw

. Fibre Manila, white .. 3
00 Oakland Vinegar ft Pickle Fibre Manila, colored 4
88 Co.’s Brands. No. 1 Manila .
45 Highland apple cider ..18 Cream Manila
20 Oakland apple C|der 13 Butchers’ Manila
1100 State Seal sugar ... W ax Butter, short c’nt 13
70 Oakland whlte plcklmg 10 W ax Butter, full count 20
Zg Packages free. Wax Butter, rolls..... 19
Lucky Strike, 1% oz. 94 WICKING ~ YEAST CAKE
Lucky Strike, 1% oz. 96 No. 0, pergross Magic, 3 doz..
Le Redo, 0z 1080No. 1, pergross Sunllght 3 do
Le Redo, 8 & 16 oz. 38 No. 2, pergross Sunlight, 1%
Myrtle Navy 10c 80 No. 3, pergross Yeast Foam, 6
Myrtle Navy, 4 Yeast Cream, 3 doz. ..1 00
MarI 50 WOOBDEli\l\tNARE Yeast Foam, 1% doz. 58
MayTlower, askets
Ma%l/flower, 96 Bushels AXLE GREASE
Mayflower, 92 Bushels,
Nig 94 Market
Nig 56 Splint, ]
Nig 96 Splm{ m
Ni 984 n
No% V\})I Ilow “Clothes,
Old 52 Willow, Clothes, small
Old Willow, Clothes, me’m 7 25
8:3 Butter Plates
old Ovals.
; % et
. 6 Ib., in crate.
gét and 1 th., 250in crate 1 Th. boxes, per gross 9 00
Patterson Steal 2 Th., 250in crate 3 Ib. boxes, per gross 24 00
Patterson Sea S 3 Tb. 250in crate BAKING POWDER
Patterson Seal, 16 2 oo 5 Tb.250in crate U Rsyal
Peerless, 6c 570 Wire End. .
I;eerlless 21Oc 10 g(z) %th? %ggln crate. 10c size .. 90
eerless, 0z in crate %I1b. cans 1 35
Peerless, 7 oz 3 76 3 Th, 250in crate :
Peerless, 14 o 752 5 Th, 250|n crate 6 0z. cans 1 90
Plaza, gro 576 urn %Tb. cans 2 50
Plow  Boy, > 76 Barrel, 6 gal each .2 40 %Tb. cans 3 75
glgw BBS));,’ 114000 : 11 (5),8 Barrel. 10 gal., each .2 65 1Tb. cans 4 80
Bedro, 10c. 12 Goung E"g;ges Pins 31b. cna 13 00
|>|r||oe %e ' S we 4 0nCh. 6 gross ... 60 5Tb. c-3 21 50

Soap Compounds
Johnson’s Fine .

Apex Hams

Johnson’s XXX .
Apex Bacon Rub-No-More
Apex Lard Nine O’clock
Excelsior Hams Scouring
Excelsior Bacon

Enoch Morgan's Sons

W hite House, lib. Silver Star Lard

i OUSesn 18 Family Pork Saholio: Rt gte 10t % B8
Excelsior, Blend, Fat Back Por Sapolio, single boxes 2 40
Excelsmr Blend, 21 . ) Sagollo han% 50
Rlo al ElenIend P_rlces quoted upon app_h— Steourlne Manu'f'él'i:“t'ﬁ'rullh'g Co
Ro¥/a| High GT cation. Hammond, Standish  Scourlne. 50 cakes ....1 80
Superior Blend & Co., Detroit, Mich. Scourlne, 100 cakes ...3 50

We Manufacture

Public Seating
Exclusively

rrilit« vflA C  We furnish churches of all denominations, desi?]r]ing and
I'I''U rU IC S building to harmonize with the general architectural
scheme—from the most elaborate carved furniture for the cathedral to the
modest seating of a chapel.

The fact that we have furnished a large majority of the city
O vIlU U la axjdistrict schools throughout the country, speaks volumes
for the merits of our school furniture. Excellence of design, construction

and materials used and moderate prices, win.

We specialize Lodge. Hall and Assembly seating.
LOdge Ha”S Our long experience has given us a knowledge of re-
quirements and how to meet them. Many styles in stock and built to order,
including the more inexpensive portable chairs, veneer assembly chairs, and
luxurious upholstered opera chairs.

-V

ffmerican Seating Company

215 Wabash Ave. CHICAGO, ILL.

GRAND RAPIDS NEW YORK BOSTON PHILADELPHIA
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BUSINESS-WANTS DEPARTMENT

Advertisements

BUSINESS CHANCES.

For Sale—At Jackson, Mich., all of the
stock, goods, merchandise and fixtures of
the drug business of W. W. Todd; also
o year lease of present quarters at very
low rental; location best in city. Robert
A. S'mith, Trustee in Bankruptcy, Carter
Bldg., Jackson, ich. 827

For Sale—Or possibly trade for Grand
Rapids property, ?ood_ general store in
Mason county’s splendid fruit and farm -
ing section. "Good established trade with
clean, up-to-date stock invoicing from
$2,000 to $3,000, with fixtures._ For par-
ticulars address No. 826, care Trades@zaen.

“Homes of Florida.” Sample free. Copy
of booklet, 'Florida Industries,” 25c. Asco
Publishing Co., Jacksonville, Fla. 821

Choice forty-acre tract in Florida’s
famous_fruit belt. Bargain price quick
sale. Easy terms to responsible party.

Owner, Box 692, Jacksonville, Fla.
Wanted—A partner in a general mer-
chandise store doing a cash business of
$35,000 a year. It will take five thousand
dollars to” buy half interest. The reason
for wanting to sell half interest is | have
two stores and it takes all my time at
the larger store, doing a cash business
of $70,000 with a good live partner. Can
clean up $5000 a year profit. Address
Lewis Knudsen, Kenmare, N. 1x 821
For Sale—The grocery stock of the late
A. T. Thomas, togethér with lease on
building. Enquire” of Geo. I. Thomas,
Owosso, Mich. 825
mPartner Wanted—Active, working in
manufacturing business; have stock worth
several thousand, factory equipped with
electric lights and steam’; no experience;
just good common sense and ambition
needed; such a man can have half in-
terest for $2,500 spot cash; don't waste
my time or yours unless you mean busi-
ness and have the cash. ddress E. Ells-

worth. Mgr. Paint Dept., Marquette Co.
Gas & Electric Co., Box 1273, Negaunee,
ich. 820
50c on the dollar buys a nice brick
store and stock of genéral merchandise
in good railroad totvn. Address No. 819,
care Michigan Tradesman. 819

For Sale—Good paying meat market in
good location. Excellent chance for the
right parties. Good

reason for selling.
Brand & Wohlfeil, i i

Three Rivers, Mich.
SIS
Laundry For"Sale—In Southern Michi-
an town, 5500 population; doing $225
usiness per week in winter, $250 in sum-
mer, running expenses very low; good
equipment throughout. If you are look-
ing for a moneymaking business investi-
(\;Az;lte this plant.” Good reason for selling.
. C. Lovejoy, Hillsdale, Mich. 817
For Sale—The only snoe, rubber, hat
and cap stock in a town in Central Michi-

gan. Rich farming country and finest
class of goods sold. Address No. 816,
care Tradesman. 816

If you wish to buy, sell or exchange any
legitimate business of any kind, anywnere,
consult our Business Chance Department.
Its operation is national in scope and
offers unexcelled services to the seller,
as well as the buyer. Advantageous ex-

changes for other properties are often
arranged. _ In writing, state fully your
wants. The Varland System, Caémal
Bank, St. Paul. Minn. 14
For Sale—A stock of general mer-
chandise, invoicing about "$4,000. Sales
about $35 per day. Reason for selling,
sickness. Address No. 728, care Mlchlgsan
Tradesman. 72
_ Will buy, for spot cash, stock cloth-
ing, shoes or general stock. Want lo-
cation. Address Lock Box 143, Station
D., St. Joseph. Mo. 680
For Sale—$2,000 to $5,000 long estab-

lished safe and fully solvent general mer-
chandise business in Michigan. Reason,
death and age and infirmity of survivor.
Full investigation invited. ~ Address No.
725, care Tradesman. 725

We offer for sale, farms and business
property in nearly all counties of Mich-

igan and also in other states of the
nion. We buy, sell and exchange
farms for business property and invite
our_correspondence. J. E. Thom & Co.,
th Floor Kirby Bldg., Saginaw, Mich. 659
Merchandise sale conductors.— A. E.
Greene Co., Box 266, Lansing. Advertis-
ing furnished free. Write for date,
terms, etc, 549
For sale or exchange for improved
farm. Ninety barrel flouring mill.” Good

location and” doing a big and profitable

business. Good residence goes with the
Property. Price $12,000. ealth reason
for selllng. Address No. 770, care Mich-
igan Tradesman. 770

Wanted—Clean stock of dry goods for
cash. Must be cheap. Address No. 805,
care Tradesman. 805

continuous insertion.

Must Sell Soon—240 acres; 200 in culti-
vation; 3-room house; near school;
miles from good town; 30 acres alfalfa
land; price $5,000. Robert L. Knie, Cor-
dell,JDkla. 772

Are you looking for a |
business or real estate? | bring buyers
and sellers together. Write me to-day
if you want to buy, sell or trade any kind
of "business or property. | can save gou
time and money. Established  1881.
Frank P. Cleveland, 1261 Adams Express
Building, Chicago, 111. ; 369
N For Sale—Fine, slightly used outfit drug
store fixtures, show ‘cases, soda fountain,
etc. n Arkel, Muskegon Heights,
Mich. 783

For Sale—General
$15,000 required, located in town 2|
Best farming section Central Michigan.
Cleanest, safest investment, capable man.
Everything favorable. Furnish references.-
Address 9, care Tradesman.

For Sale or Exchangf(e—A good large
farm, % down, can take good countr
stock $3,000 to $4,000, balance cash. Ad-
dress 801, care Tradesman. 801

Wholesale confectionery in live city of
25,000; established 3 years; last year’s
business nearly $30,000; inventory ‘about
3,000; must sell account of previous busi-
ness connections and failing health, pos-
sibly once in a year’s time you have the
opportunity of getting in on’this class of
business; investigate now; no agents. Ad-
dress No. 800, care Michigan Tradesman.

buyer for your
1y Y

stock merchandise,

For Sale—Factory plant, consisting of
three two-story buildings, all connected,
area 42,000 sq. ft, with 3 acres land;
boiler, engine, neating apparatus; situate
Adrian, ich. Aﬁply 1120 Penobscot
Bldg., Detroit, Mich. 798

For Sale—A small up-to-date stock of
men’s clothing and fu_rnishin%s.. One of
the best resort_towns in the Truit belt of
Northern Michigan. Write No. 797, care
Michigan Tradesman. 797
~~For Sale—Bakery and restaurant; town
of 1,500; good business. Reason for sell-
ing. have other business. Address Mrs.
F.”Arnold, Box 594, Chenoa, 111, 796

S'ale—At once, dry goods store of
L. W. Mills, Jr. & Co.,, Mason, Mich.
Clean stock now of $5,000 to $10,000. Spot
cash business. Best location in town.
First floor and basement, size 33x80. Can
be had at $500 per year. are chance
for right man. Reason for selling is that
L. W. Mills, Jr., who has been running
this branch store is needed with Mills
Dry Goods Co., in Lansing, Mich. Write
or 'come to Lansing, Mich.,, or Mason_at
once. ' 795

For Sale—The John Z. Evans Mfg. &
Supply Co., located on main line of the
C & R-, also the Wabash

. B. . R. on

and M. & 5t L. railroads, at Albia, lowa.
Fine display room and office. . Roomy
garage and” well-equipped machine shop.
We carry a line oi automobiles and sup-
lies. anufacture Pit cars and handle
all kinds of mining equipment and sup-
plies. Located in heart of the lowa min-
|n3 district. Subject to investigation.
Address P. H. Hynes, Avery, lowa. 794

For Sale—The'Petoske?/ Home Bazaar
at reasonable tprlce. Sell for cost price.
Good chance for man who wants _to go
into business and good location. Reason
for selling, am going to leave the state.
Good stock on the market. Call or write
Simon Joseph, 314 Lake St., Petoskey,
792

Mich.
For Sale—A 15-light F. P. gasoline
lighting machine with fixtures; machine

in perfect working order; price $30. Ad-
dress M. S. Taliaferro, Watseka, 111

For Sale—Established shoe business.
Small stock. Low rent. Location: Mo-
line, Illinois. Address Wynes Bros., Mo-
line, 111 788

To Exchange—$5,000 11-room house and
barn, for groceries or merchandise; need
more stock. Address G. H. Christensen,
De W itt, lowa. 787

For Sale—A rare chance,

high grade
baker 20 miles o3

ery, 0 from Grand Rapids.
Business in splendid shape, increasing
all the time. Just finished a $4,000 home,
the profits of 2% years’ business. Posi-
tlv_e(lly the onI?/ baker%/ in the town. Good
building, locafed next to city hall. Rent
reasonable. Day work. Power mixer.
Established 14 ‘years. Population 2,200.
Invoice $2,500. "Waint to enter_another

line of business. Address No. 786, care
Tradesman. 786
Look Here! We will buy all your old
bags and ourlap. Write 'us what a/ou
have. Pekin Co., Detroit, Mich. 804

For Sale—A good clean stock of shoes,
etc. Good location. Brick store, low
rent. A moneymaker for someone. Stock
about $2,000. ddress Shoes care Trades-
man. 803

Cash must accompany all orders.

For Rent or Sale—Splendid opening for
hardware business in Northern Michigan
town, on railroad. Fast m]Provmg farm -
ing country. Fourteen miles to nearest
city hardware. Address H.' Reinberg,
McBain, Mich. 806

Becker, Minnesota; 8enera| merchandise
stock. $10,000 to $12,000; population 300,
mixed nationalities; good business point.
Write L. Snow & Sons, Becker, Ml%7

For Sale— First-classgrocery,
$1,500 stock and good trade.
nice two-s;or% houses with
and one bi arn.

Battle Creek, Mich.

For Sale—A general stock of hardware,
paints and oils, in Grand Rapids, Mich-
igan. Stock is well assorted, no old
shelf-worn goods. Tin shop in connec-
tion. Will inventory about $5000. Best
of reasons for selling. Address No. 755,
care Tradesman. 755

W anted—For cash, stock of
merchandise, clothing or shoes.
Box 112, Bardolph, 111

For Sale—California drug store; old es-
tablished corner, on the best street and
in the best live city in the State. Well
stocked, good businéss, and moneymaker.
Stock and fixtures invoice $10,000; will

for $8500. A bargain for the right

Address W. L. Helke, Sacramento,

761

with

Also two

three lots

Address Geo. Karg,
746

eneral
ddress
7

Blacksmith and wagon shop and tools
for sale; building and lot. Write to Box
756, Eldorado Springs, Mo. 7

Imitation Bank Notes—Yaur advertise-
ment neatly printed on 1,000 $3.50; ex-
press _prepaid. ﬁuan_tmes cheaper. Fed-
eral Book Co., ashington, D. C._ 673

For Sale—Clean well-assorted stock
men’s and boys’ clothing, shoes and fur-
nishings.  Will inventory $20,000. The
best corner location in” growing town
2,300 population, with three good fac-
tories, surrounded with best” farming
country in Southern Michigan. Payin
rofit “$6,000 to $7,000 year. Will "se
o responsible parties, “one-half down,
balance on time. You can’t afford to let
this go by. | have other business that
requires my attention. Address No. 780,
care Tradesman. 780

300 feet from

Grand Rapids.
round floor

the busiest corner in
| have a new, first-class
double store, suitable for

ouse furnishin furniture or depart-
ment store. Address Remington, 501 The
Campau. L] 776

Send for our proposition to sell your
business or farm property. Entire ‘cost
$25. Pardee Business EXxchange, Trav-
erse City, Mich, 778
_Timber Investors—All kinds timber and
timber lands, all parts United States. For
complete list write J, J. Crandall & Son,
Wellsville, N. Y, 781

Laundry Machinery For Sale—| have a
quantity “of second-hand laundry ma-
chinery’ which 1 have taken on ‘a debt
and will sell at a bargain. Machinery is

in good condition and well cared “for.
Address Charles B. Carver, Elk Rapids,
Mich. 810

. A Gilt Edge Investment. Oil compan

just organized with immense possibilities
for development of land in_the Proven
Field, Caddo Parish, La., which said field
produced over 15,000,000 barrels of oil in
1912, and pronounced by the United S'tates
Government as one of ‘the largest oil and
gas_fields in the Union to-day and only
in its infancy. Company desires capital
for drilling purposes. Stfock $30 a share
and to be paid on installments. Officers
of company endorsed by National Bank.
A share of stock may make you inde-
pendent for life. Opportunity of a life-
time. Company stands rigid investiga-
tion and this "is a bona fide_ business
proposition. Write for full particulars at
once. Address 402 Codchaux Bldg., New
Orleans, La. 812

Safes Opened—W. L. Slocum, safe ex-
pert and locksmith. 97 Monroe Ave.,
Grand Rapids, Mich. 104

J. L. McKennan,
chandise auctioneer; twenty years devot-
ed directly to selling stocks of mer-
chandise; ‘my reference will satisfy you.
Home address Box 478, Omaha, Neb.

Omaha, noted mer-

Will pay cash for stock of shoes and
rubbers. ‘Address M. J. O, care Trades-
man. 321

For Sale—A desirable
goods, groceries, shoes. in t
of 1,400 population, Eastern Michigan.
Investment $6,000. Business good. Ad-
dress No. 648, care Tradesman. 648

For Rent—Store suitable for dry goods
or general stock. No better storée or lo-
cation in the city. Good opening for dry
goods store here now. H. M. Williams,
Mason, Mich., 54

stock of dry
Located in town

inserted under this head for two cents a word the first insertion and one cent a word for each subsequent
No charge less than 25 cents.

AUCTIONEERS.

Auctioneer — Stocks of merchandise
closed out or reduced anywhere in U. S.
or Canada; expert service, satisfaction
uaranteed. For terms and date address

. G. Hollman. Harvey, Illinois. __ 763

Merchandise sale conductors. A. E.
Greene Co., Grand River Ave.. De-
troit. Advertising furnished free. Write
for date, terms, etc. 549

Auctioneers—We have been closing out
merchandise stocks for years all “over
this country. If you wish to reduce or
close out, write for a date to men who
know how. Address Ferry & Caukin, 440
South Dearborn St.. Chicago, 111 134

HELP WANTED.

Sales manager for reliable stock, bond
and real estate investment security house.
Must furnish_references. _American_ Se-
curities Co., Jacksonville. Fla. 822

W anted—Clerk for general store. Must
be sober and industrious and have some
previous experience. References required.
Address Store, care Tradesman. 42_

Experienced salesmen, with dry goods
following to carry line of tub_silk waists.
Also to carry liné of silk petticoats. State

territorg wanted. References required.
Smart Set Co. Pottstown, Pa. 774
W anted—Men experienced in grocery

and other mercantile lines to sell mer-
chants the Champion complete accountant
éflreproof-guaranteed), combination safe,
esk, account system with money drawer
and complete récorder; you can, without
capital, build a permanent business and
make more money selling this system
than by having a store of your” own.
The Champion Register Co., 405 Society
for Savings Bldg.. Cleveland, Ohio. 769

| pay cash for stocks or part stocks
of merchandise. Must be cheap. H.
Kaufer, Milwaukee, Wis. 92

Farm For Exchange—Will trade a nice

farm for stock of merchandise. Describe,
with particulars. Porter Phillips, Man-
chester, “Tenn. 669
Mr. Merchant—Clean out your store
and send your odds and ends to the
Reedsburg Auction House. We will buy
them for cash if cheap, or sell them

for you on commission.  Also turn into
cash” very quickly stocks of merchandise
anywheré in the U. S. or Canada by the
auction methods. ~Best service guaran-
teed. Speak English and German. For
dates and information address The
Reedsburg Auction House, Reedsburg,
Wis. 675

For Sale—$6,500 general merchandise in
one of the best towns in State. Will
take farm up to $4,500. Address W. IL
care Tradesman. 811

For Saie!

Stock of general merchan-
dise inventorying $6,500. in-
cluding full and complete
lines of

CLOTHING
GROCERIES

DRY GOODS

BOOTS and SHOES
FURNISHING GOODS

Fixtures inventory $400.

Rent only $11 per month.

Stock located in substan-
tial railroad town in Rent

County, surrounded by good
farming district.

Will sell for cash or ex-
change for property in Mus-
kegon.

Michigan Tradesman
Grand Rapids, Mich.



CLOVERLAND.

Zephyrs From the Upper
of Michigan.

Marquette, Feb. 24—Our genial
conductor, Bob Richards, under em-
barrassing conditions, got into the
lime light last week. He and Fred
Edlund undertook to entertain Lloyd
McGregor and show him the sights
of Marquette after the electric lights
are lighted, but Lloyd showed them
that he didn't have to be shown, as
he convinced Bob that he knew a
thing or two about the entertaining
business himself. Bob decided to
steer the boys up to the opera bouse,
which is leased to a high class vaude-
ville and moving picture show of a
quite superior type. Bob, being a
very modest and correct sort of a
fellow, chose seats about the middle
of the house, but Lloyd, being a fel-
low that’s out for all the fun there
is in it, wishing to forge ahead, took
the lead away from Bob and steered
to the front row. Fred Edlund, being
easily pleased, followed suit. Bob
sat in the middle. The particular
stunt in vaudeville was “The girl in
the moon.” She swung out uncom-
fortably close to Bob, who was ter-
ribly embarrassed and the girl was
quick to see it. She then sang a beau-
tiful little love ditty to him, while
Bob wished she was in------ and then
she threw a pink carnation to him.
Not only Lloyd and Edlund, but the
entire front of the house had the
laugh on Bob, but poor Bob would
have sold out for two cents. No more
front seats for Bob, believe me!

L. C. Dingle, with the National Bis-
cuit Co. in the copper country, is
again on the sick list, we are sorry
to say, but we hope and- wish him a
speedy recovery.

We were deeply pained on our visit
last Thursday afternoon to the pros-
perous little village of Ilubbel to find
the village in deep gloom on account
of the death during the noon hour
of one of its most beautiful and prom-
ising young women, Miss Effie Mc-
Donald, daughter of Deputy Inland
Collector, John R. McDonald. Two
weeks ago she was in her usual good
health and at her church, the Congre-
gational, of which she had been a
consistent member since childhood.
She and her cousin, also a Miss Mc-
Donald, daughter of Donald McDon-
ald, sang a beautiful duet, entitled Face
to Face, selected by her as appro-
priate to the sermon which was taken
from the text, 1 Cor. 13-12: For
now we see through a glass darkly,
but then face to face. Now | know
in part, but than shalll know even
as 1 am known." Rev. Bagnall, her
pastor, told me that never did he
hear her sing so beautifully as she
did that duet which it seems fore-
shadowed her death. Effie was a
beautiful girl, beloved by all with
whom she came in contact. She was
educated in the Lake Linden public
schools and gratuated in the class of
1904. After completing her education
here she went to Ann Arbor and at-
tended the University of Michigan,
from which she also graduated in
1908. For some time past she has
been a teacher in the Osceola schools,

Peninsula

MICHIGAN

where she was popular with the facul-
ty and loved by the pupils under her
charge. Miss McDonald was an ac-
tive member in the local chapter of
the Order of Eastern Star, where her
services will be very sadly missed.
As before stated, she was an ardent
worker in the church. On Monday
evening, Feb. 10, she first complained
and her physician diagnosed the ail-
ment as pneumonia. The case took
on an aggravated form and for ten
days she lingered between life and
death until Thursday when, amid the
tears of loving friends, she passed
away.

Ideals are like stars. You will
never succeed in touching them with
your hands but, like the seafaring man
on the desert of waters, you follow

them as your guides and thereby
reach your destiny.
Arthur Sandberg, of Ishpeming,

who for the past four years has most
successfully represented the H. J.
Heinz Co., has resigned his position
to go back to his old and first love,
the bakery business, having accepted
a position with the Hilker & Bletch
Co., a baker’s supply house of Chi-
cago. Art. will cover the large cities
between Minneapolis and the coast.
The position came unsolicited and we
who know Art. believe that the Hil-
ker & Bletch Co. has decided both
wisely and well, as we beieve that
Art. will more than realize their ex-
pectations. Hope you’ll come back
to Michigan once in awhile, Art., and
see us. We certainly wish you a full
hatful of luck!

Now here’s another sample of what
we have in Cloverland: We have a
ladv right here in Marquette who is
making a great success of raising
peaches. The quality is excellent and
the size large. We also have a lady
at Manistique, Mrs. Inez Passenheim,
who, during the past week, has been
presenting to her friends beautiful
samples of fine ripe, fully matured
oranges. They differ from the Cali-
fornia crop in that the Manistique
product is not frosted. You people
in the Lower Peninsula who think
this is a land of ice and snow, sit
up and take notice. You have noth-
ing on us at all when you come to
conditions of climate. When we want
a real freeze-to-death experience, we
find ourselves obliged to go down to
Detroit or Chicago. This is no jolly!

The D, S. S. & Co. has been so
good to wus in granting us nearly
everything we ever asked for we, in-
deed, dislike calling attention to a
needed improvement at Newberry.
We visited that busy little village two
weeks ago and while there our at-
tention was called, officially, to the
conditions at the depot. This is a
nice little concrete depot, but so small
that it is entirely inadequate to the
needs of the place. There is only
one waiting room, 20x20, less a toilet
room, 5x10, cut off the waiting room.
There is seating capacity for only
fourteen people and while | was
awaiting the morning train coming
north, 1 counted thirty-four people
in the room. There were only two
ladies, because the remaining ladies
were out on the platform taking in
the bracing ozone, as the day was
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cold and the train late. Of the re-
maining thirty-two people in the wait-
ing room, 75 per cent, were intoxi-
cated foreigners, all men, and at one
time three of them were in the toilet
room and one of them making use
of the toilet with the door open. With
a deep sense of shame, | closed the
door myself. We sincerely hope that
the D., S. S. & A. Railway will take
this matter up at once by enlarging
the waiting room facilities by about
four fold, making proper provision
for ladies so that they will not be
forced into the unwelcome society of
drunken foreigners.
Ura Donald Laird.

Special Features in the Grocery and
Produce Trade.
Special Correspondence.

New York, Feb. 24—There is cer-
tainly a little more “comfortable”
feeling in the spot coffee market and
orders and enquiries have come in
with quite satisfactory frequency.
Quotations are rather above the
views of roasters and they are in-
clined to watch the option market
rather than run any chances. At the
close Rio No. 7 is worth in an in-
voice way 12”c. In store and afloat
there are 2,530,035 bags, against
2,514,856 bags at the same time last
year. Milds seem a trifle weak, with
good Cucuta 15c.

Refined sugar has. had a rather
quiet week, although the reduction
to 4.25 has probably stimulated trade
to some extent. Withdrawals have
been quite free and the future seems
hopeful.

Teas have been in moderate re-
quest and no one variety seems in
special demand. Prices are without
particular change.

Rice is steady. Buyers are taking
only enough to do business with
in individual cases, but the orders
have been numerous. Reports from
the South indicate great strength,
but it is a question how long prices
can be held up if the demand sags.
Prime to choice domestic, 5J*"@5J4C

Spices have sold fairly well and
quotations appear to be well sus-
tained. Stocks are moderate. A hun-
dred tons of pepper were among the
sales reported.

Molasses is rather quiet as the
season approaches its end. Quota-
tions are practically without change
—good to prime centrifugal, 35@40c.
Syrups are steady and unchanged.

It is becoming more and more
evident that strictly standard 3s to-
matoes at 80c are pretty well cleaned
up, and if there is any urgency to
sell at this figure, the goods are
regarded with suspicion. Low grade
peas are offered freely, but buyers
are slow to take advantage of the
situation. Fine grade are apparently
not very plentiful and quotations are
strong. String beans and other goods
moving in the usual ruts and there
is no change in the entire list.

Top grades of butter are down a
peg. Creamery specials are quoted
at 35@35J°c and are hardly steady
at this. Firsts, 32j4@34c, and the
same for held extras; process, 25@
26J"c; imitation creamery, 24@ 24"c;
factory, 32@23c.
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Cheese is steady, with whole milk
still quoted at 17j4@18c.

Eggs are slightly higher for de-
sirable stock. Best Western, 22@24c,
and from this down to 20c for fresh-
gathered firsts.

Poultry, Butter and Egg Men to
Meet.
Mason, Feb. 25—The tenth annual

convention of the Michigan Poultry,
Butter and Egg Association will be
held at the Hotel Griswold, Detroit,
March 6 and 7.

You will note that the officers and
Executive Committee have spared
neither time nor money to make this
the greatest convention that the As-
sociation has ever held, and | want
to call your attention especially to
the meeting at 10 o’clock on Friday
morning which is set aside for general
business and discussions.

Never was it more necessary for
us to have a live State organization
than it is at the present time. With
the different matters coming up be-
fore the Legislature which are detri-
mental to our interests, the attitude
of the railroads, etc., we must all
put our shoulders to the wheel and
make our Association one which we
may all be proud of.

Wi ithout your assistance, the officers
and Executive Committee can do
nothing. Take a couple of days off
and attend this meeting and do not
forget to bring two or three new
members with you. It will pay you.

The programme arranged for is as
follows:

Thursday Afternoon.

Address of Welcome—Hon. Oscar
B. Marx, Mayor of the city of Detroit.

Response—F. A. Johnson, Presi-
dent Detroit Butter and Egg Board.

Address of the President—B. L.
Howes, Detroit.

Report of Secretary and Treasurer—
Jerome E. Waggoner, Mason.

Address—W. F. Preibe, Chicago,
Chairman of Transportation Commit-
tee, National Poultry, Butter and Egg
Association.

Address—Chas. E. McNeil, Chicago,
Secretary National Poultry, Butter
and Egg Association.

Banquet at 6 o’clock.

Friday Forenoon.

General Business Meeting.

Reports of Committee.

Discussion on various matters.

Election of officers.

Friday Afternoon.

Address—J. W. Helme, State Dairy
and Food Commissioner.

Address—J. O. Linton, Poultry De-

partment Michigan Agricultural Col-
lege.
Address—H. M. Lamon, Bureau

Animal Industry U. S. Department of
Agriculture.

Address—W. A. Brown, Veterinary
Director - General, Department of
Agriculture of Canada.

Jerome E. Waggoner, Secly.

BUSINESS CHANCES.

Potatoes, butter and eggs for sale to
merchants. Quote price offered our
station. J. W. Aldrich, Falmouth, h.

~For Sale—Our stock, consisting of
groceries, dry goods, shoes, men’s fur-
nishings, hardware and farm imple-
ments; also buildings and grain elevator
in connection. Good live town and
farming section. Stock about $10,000.
Good reason for selling. V. Thomsen &
Co., Trufant, Mich. 828



Tea Talks—No. 2

This is what has been handed down to us on
the discovery of Tea in Japan.

Many centuries ago in Old Japan a holy man
lived in the shadow of Fujiyama, its sacred moun-
tain. He devoted all his hours to holy work.
Passing to his shrine one day he discovered a
strange new plant, he plucked a leaf, inhaled its
fragrance* tasted it and was immediately re-
freshed. He brewed a delicious drink from the
leaves and since that eventful day TEA has be-
come a healthful, invigorating beverage and a
household necessity.

Call and see our growing tea tree raised from
a seed from the Imperial Gardens.

THE TEA HOUSE

Judson Grocer Company

Direct Importers

Grand Rapids, Mich.

Won Its Favor
W ithout a Flavor

Next to the fact that it is made of the
whole wheat and in biscuit form the strongest
talking point about

Shredded Wheat Biscuit

is the fact that it is not flavored, seasoned,
treated or compounded with anything. It is a
natural, elemental food, made in such a way
that the consumer may flavor it or season it to
suit his own taste. Flavored cereals usually
deteriorate in the market. Being made of noth-
ing but the whole wheat grain, nothing added,
nothing taken away. Shredded Wheat will keep
fresh in any clime any length of
time.

Shredded Wheat is packed in neat, substan-
tial wooden cases. The empty cases are sold
by enterprising grocers for 10 or 15 cents
each, thereby adding to their profits on
Shredded Wheat.

MADE ONLY BY

The Shredded Wheat Company

NIAGARA FALLS, N.Y.

Consumers are Wedded to the

Hart Brand Canned Foods

Because Quality is Always Notable

All products packed at our five plants in West Michigan, in the finest fruit and vegetable belts
in the Union, are grown on our own lands adjacent to the various plants; packed fresh from the
fields and orchards, under best sanitary conditions, insuring exquisite flavor, fine texture, nat-

ural color. Every can is well filled.

The HART BRANDS Satisfy Consumers
They Are Trade Winners and Trade Holders

Vegetables:—Peas, Corn, Succotash, Stringless Beans, Pork and Beans, Pumpkin, Red Kidney

Beans, Tomatoes, Spinach, Beets.

Fruits:—Cherries, Strawberries, Red Raspberries, Black Raspberries, Plums, Pears, Peaches.

W. R. ROACH & CO., HART, MICH.



Overa

No. 176

Wabash Stripe

cut from

Germania Gold Medal
Indigo Drill

Stifel’s Genuine Pure In-
digo Cloth is the best cloth
made for Indigo Drill Overalls
and Coats and has stood the
test of time.

It will not fade or change
color in washing, is guaran-
teed not to tear or break in
the white stripes or figures
and is unsurpassed in perma-
nency of color and wearing
gualities.

No other grade has the same
brilliancy of blue, clearness of

white, durability of color and
strength of fabrics. No other

gradewill give yourself oryour
trade the same satisfaction.
They are Gold Medal goods,
have been on the market for
more than 70 years and have
been the recognized standard
of quality during all that time.
The genuine now has the
name, “Stifel’s” stenciled in
white on the back of the cloth.

«

lIs X Q

CONSTRUCTION

Full pantaloon cut with extra large and full bib
and a very high waist with two button opening on
side. Also extra wide legs and thigh, with deep
crotch and saddle seat.

All seams are flat felled'and double stitched
throughout with best six cord thread, and there are
no raw edges. Has two large deep front swin
pockets made of 28 inch 250 fine yarn Peppere
drill.  Combination watch and pencil pockets on
bib. one rule pocket and two unusually large and
roomy double stitched hip pockets. Has silesia lined
fly re-inforced waist band and all points of tension
are thoroughly stayed. Heavy anchor brass buttons
and riveted flexible brass fly buttons and all button
holes are worked on Reece B. H. machines. Has
watch-chain button-hole on bib.

The Ideal Special Detachable Elastic Railroad
SusEender, made of extra heavy 2 inch cushion web
with crome tan button-holes and calf leather back
piece, which is used on this garment, is made up ac-
cording to our own sPeC|f|cat|ons, and is by far the
best Railroad Overall Suspender on the market.

SAMPLES SENT PREPAID

uality

V¥

No. 110
Iron Man
cut from

Otis: 220 Fine Non-
Shrinkable Indigo Denim

Denims to be entirely sat-
isfactory must at all times
be made of good quality and
long staple cotton, and should
be selected with a view to
permanency of color, promi-
nence of twill, smoc+hness
and evenness in construction,
and be of standard strength.
All these requisites are nec-
essary to produce the wearing
qualities which are expected
and required of such fabrics.

Otis Denim is a New Eng-
land Fabric and a brand with
which the retail merchant and
housewife has been perfectly
familiar for years. We select-
ed this denim after carefully
comparing it with others, and
are firmly convinced, that it
is the best plain denim that
is manufactured to-day, and
we know that it will give
satisfactory service to the
wearer.

W holesale Manufacturers of High Grade Work Clothes



