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I D E A L S
T DEALS are like stars. You will not succeed in touching them with your hands.

But, like the seafaring man on deserts of water, you choose them as your guides
and, following them, reach your destiny. Carl Schurz.

What Inspiration Does The Home Hills

I show men things they do not see, Over the hills a white road calls.
So oft they pass them by; Luring the feet away;

And some have found new things to love, Calling from dawn tili twilight falls
New splendors in the sky. Luring through night and day;

I pull the veil from Mystery, Hearts in the vale its call obey,
And show her cynic’s smile; And go on an endless quest,

Men look a foolish look, and feel But wiser the hearts who never stray—
They knew her all the while. The old home hills are best!

I give a youth the power to tell Regions there are with summer queen,
Old lore that is like new; Regal throughout the year,

The wise men wag their heads and frown, Crowned with a bloom forever green.
And know his words are true. And mountains blue and sheer;

A beggar played his violin There come the pilgrims from far and near
Where wind folk sob and sing; Seeking a land gods blessed,

I whispered to his heart, and now But homeward again their gray barks steer—
He plays before the king. The old home hills are best!

The crowd saw but the parts of steel Ever the paths await the feet
Piled high before their eyes. Eager for scenes unknown,

’Long to the builder’s heart I came— Fair and faint are their windings fleet,
He saw his tower rise. Running from zone to zone;

I am a guest that comes and goes, But when they have failed and weary grown
Not lured by throne or mart; Backward they turn to rest

I give to Man the loaf of Life— Where hearts find peace and love, its own—
Or else I break his heart. The old home hills are best!

Speak with the speech of the world, think Those who deny freedom to others deserve
. with the thoughts of the few. it not for themselves.

John Hay. Abraham Lincoln.



This is Horehound 
Weather

YE "DOUBLE A"

OLDE FASHION

Horehound Candy
Is the peer of them all. Our 

trade mark on every piece.

PU TN A M  FA CTO RY
O R I G IN A T O R S

N ational Candy Co. 
Grand Rapids. Michigan

L et the 
O ther 
F ello w  
E xperim ent

Twenty years’ experience 
in building Computing Scales, 

is a service that is handed you when you buy a 
Dayton Moneyweight Scale. There’s as much dif
ference in Dayton Scales and “The Other Kind,” as 
there is between a Swiss Watch and a “Dollar 
Watch.”

Buy a Scale with a System 
Buy a Scale with a Record of Good Service 

Buy a Scale with a Ten Year Guarantee 
Buy Dayton Computing Scales

Moneyweight Scale Company 
165 North State Street Chicago, Illinois

Have you had our booklet of S tore System s. •T he Bigness of L ittle 
Things?” I t 's  free, ask for it.

W o r d e n  Q r o c e r  C o m p a n y  

THE PROMPT SHIPPERS

Grand Rapids Kalamazoo

EDUCATE  
YOUR CUSTOMERS

BEGIN, if you please, with “WHITE HOUSE” Cof
fee— the best coffee money can buy—the coffee 
that is most carefully roasted—most scrupulous
ly developed to preserve the true essentials of 
a perfect coffee—the brand that enjoys the dis
tinction of being a COFFEE WITHOUT A FAULT. 
Subject “White House” to any test; it will 
never be found wanting. ^

JUDSON GROCER C O —Grand Rapids, Mich.
W h o lesa le  D istr ib u to rs  of 

D W IN E L L -W R IG H T  C O M PA N Y  P R O D U C T S

Don’t forget to inch* 
a box in your next order
L a u tz  Snow Boy W ash in g  P ow der

Buffalo, N. Y. JSS g t ffKBtP
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S P E C IA L  F E A T U R E S .
P age .
2. C lo v e r la n d .
3. B a n k ru p tc y  M a tte rs .
4. N e w s  o f th e  B u s in e s s  W o r ld .
5. G ro c e ry  a nd  P ro d u c e  M a rk e t .
6. F in a n c ia l.
8. E d i to r ia l.
9. Im p ro v e m e n t  in  H a n d lin g  B u t te r  and

E ggs.
10. B e h in d  th e  C o u n te r .
11. W h a t  S om e M ic h ig a n  C it ie s  A re

D o in g .
12. B u t te r ,  E g g s  a nd  P ro d u c e .
14. C lo th in g .
15. C a n d id a te  f o r  G ra n d  S e n tin e l.
16. D r y  G oods.
18. Shoes.
19. W in d o w  C a rd s .
20. W o m a n 's  W o r ld .
21. A L i t t l e  o f  E v e r y th in g  a nd  N o t M u ch .
22. H a rd w a re .
24. T h e  C o m m e rc ia l T ra v e le r .
26. D ru g s .
27. W h o le s a le  D ru g  P r ic e  C u r re n t.
28. G ro c e ry  P r ic e  C u r re n t.
30. S p e c ia l P r ic e  C u r re n t.
31. B u s in e s s  W a n ts .

S H O U L D  B E  R E V IS E D .
T he need for radical changes in the 

Sherm an an ti-tru st law is made ap
parent by a rep o rt of the In ters ta te  
Ciimmerce Com m ittee of the United 
S tates Senate rendered  a few days 
ago. T he Sherm an law was enacted 
about th irty  years ago and for many 
years rem ained on the sta tu te  books 
with very little a tten tion  paid to  its 
provisions or prohibitions. T hen ten 
Or a dozen years ago came a public 
aw akening and since then there have 
been many prosecutions under this 
law. The law, like m ost o ther first 
steps in reform , is crude and im per
fect and can as easily be used for 
persecution as for the correction or 
prevention of evil. So im perfect is 
the law th a t the Suprem e C ourt has 
found it necessary to read into it 
som ething which the s ta tu te  itself 
does not contain. One of these in te r
polations is the so-called “rule of 
reason," by which is m eant that it 
rests w ith the court to determ ine 
w hether a com bination is in accord 
with sound public policy or against 
it. T he court and not the law de
term ined that the S tandard  Oil Com 
pany was an illegal com bination in 
restraint of trade and the dissolution 
of the com pany was ordered, and the 
U nited  S tates Steel Corporation, 
against which a suit is now pending, 
may be declared legal, depending 
upon the opinions and personal feel
ings of the justices of the Suprem e 
Court under their in terpretation  of 
w hat is "reasonable." T he law as it 
stands is so indefinite that, no m at
ter how earnestly  business men may 
seek the advice of their law yers for 
guidance in the conduct of their af
fairs, not until the court hands down 
an opinion is there  any safety, and 
even then  it is not absolutely safe, 
for a change in the court m ay bring 
a different theory. The law is m 
need of revision and should be 
b rough t down to date to  m eet m odern 
requirem ents. A law th a t may have 
seem ed adequate th irty  years ago is 
quite ap t to be a ham per upon leg it
imate ^enterprise in these m odern

days when the m ethods of business 
are so different.

W E L C O M E  T O  W O O D R O W . 
Four m onths ago we were some of 

us Hull M oosers and some stra igh t 
Republicans, some w ere D em ocrats 
and som e were a variety of o ther 
things. To-day partyism  and p arti
sanship and faction m ay well be fo r
gotten  and all of us should be patrio ts, 
cheering for the adm inistration  which 
began last week and wishing success 
and good luck for the new President. 
Four m onths ago W oodrow  W ilson 
was the candidate of his party  and 
there were o ther candidates of their 
respective parties before the A m eri
can people asking fo r their suffrage. 
To-dav it is President W ilson and he 
should be regarded as the President, 
not hi one elem ent but of all the 
people and all the country, and 
around him good citizenship should 
rally in loyal support. T he new ad
m inistration will have its great p rob
lems to  solve and it will have its per
plexities and troubles along with its 
achievem ents. It is not likely the ad
m inistration  will be able to please 
everybody. I t  is not likely th a t all 
of us will agree with the policies that 
are pursued. Hut at this stage, be
fore differences develop, before q u a r
rels o r causes of quarrel arise, before 
policies are shaped and the principles 
of the adm inistration  set forth, we 
can, regardless of politics and faction, 
and in a spirit of patriotism , reraem- 
ber that W oodrow  W ilson is at the 
head of our G overnm ent, en trusted  
by the people w ith the adm inistration  
of the affairs of our country and wish 
him Godspeed. Some of us may at 
a la ter date find it necessary for 
President W ilson 's own good to find 
fault with him and to  criticise, but 
until that time comes let there be 
noth ing but good w ords for him and 
good cheer, and the hope that he will 
do his best.

That the sausage m anufacturers, or 
the packers of food-stuffs in tin cans, 
may not raise question as to standards 
when prosecuted by the S tate Dairy 
and Food D epartm ent, D airy and 
Food C om m issioner lTclme has ask
ed the Legislature to designate as the 
legal standard of all goods, drugs, 
condim ents and drinks in M ichigan, 
the latest standards set by the U nited 
S tates D epartm ent of A griculure. Sen
a to r Case, him self in terested  in a can
ning plant, introduced the bill. The 
m easure, by the way, is the shortest 
introduced th is session—just a few 
words over six p rin ted  lines.

Blessed is the m an who has good 
friends to blow his horn.

T he wages of sin are never cut 
down.

M anufacturing M atters.
I ’ittsfo rd—The P ittsfo rd  cheese fac

tory was com pletely destroyed by tire 
March 10.

D etro it—T he Thom pson A uto Co. 
has increased its capital stock from 
$10,000 to $20,000.

O w osso—-The O w osso Sugar Co 
has increased its capital stock from 
$1,250,000 to $1,875,000.

N iles—The Niles Board & Paper 
t o .  has decreased its capital stock 
from $.'100,000 to $200,000.

Freeland— Frank Lewis is again in 
p-i.sessiim  of the grist mill, having 
purchased Mr. Sm ith 's interest.

Kalam azoo—T he capital stock of 
the K alam azoo Bread Co. has been 
increased from $25,000 to $50,000.

D etro it—T he capital stock of the 
M otor Foundry  Co. has been in
creased from ,000 to $100,000.

D etro it— Fire destroyed the m old
ing plant and sand sheds of the Alum 
inum Castings Co. M arch 8. Loss, 
about $10,000.

T hree Rivers— F. R. Fisher, reeent- 
1 v ni M oorepark, is erecting a plant 
for the purpose of m anufacturing 
cem ent silos.

.Mautoii— Earl Judd has purchased 
the plant of th e  W illiam s Bros. Co. 
and will engage in some line of woo 1 
working business.

S tu rg is—The M iller-llubbard  M an
ufacturing Co., m anufacturer of 
plum bers' woodwork, has changed its 
name to the Charles A. M iller Co.

Lam b—T he Lamb L ighting  Co. has 
been organized with an authorized 
capital stock of $2,000, of which $1,- 
575 has been subscribed and paid in 
in property .

Jackson— The S parks-W ithingtou 
Co., m anufacturer of ro ller hearings 
and pressed m etal products, has in
creased its capitalization from $200,- 
000 to $300,000.

D etroit—T he M urphy W all Bed Co. 
has been organized with an au th o r
ized capitalization of $15,000, ol which 
$7,500 has been subscribed and $2,000 
paid in in cash.

D etro it—The A uto Cycle P arts  Co. 
has engaged in business w ith an 
authorizd ' capital stock of $5,000, all 
of which has been subscribed and 
paid in in property.

D etro it—The T ribune M otor Co. 
has engaged in business with an au th 
orized capital stock of $10,000, of 
which $5,000 has been subscribed and 
$1,000 paid in in cash.

Sidnaw—The Sidnaw H andle Co. 
has been incorporated  with an au th 
orized capital stock of $5,000, which 
has been subscribed, $2,500 being paid 
in in cash and $2,500 in property.

D etro it—The S tart Rite C orpora
tion lias been organized to m anu
facture and deal in gas engine parts, 
accessories, equipm ent, etc., and o ther 
mechanical devices, w ith an author-

ized capital stock of $125,000 com
m o n a n d $25,000 p r e f e r r e d ,  cif w h ic h
$75,000 h a s b e e n s u b s c r i b e d  a n d $50,
000 p aid in in p:r o p e r t y .

S a g in aw —  Th<s S a g i n a w C m
S h i r t Co . h a s  he en  i n c o f p o n ¿ted ttn-
d e r  tl ic s a m e  s t y h •. w i th  an  au *ized
c a p i ta ■ck o f  $£>,000. o f  w h i t :h $:3,000
h a s  i
ZW, . 1,

»ecu s t ib sc r i b e d  a n d  p a i;l in in

A n t i  A i - b o r —T he  d e a l  f o r the ( t r 
g a ñ i z a t i o ' ■ H o o v e r  St eel ibali
tí o . ,  ítifici t he  r e m iava l o f  t h e  siteci bal l
d e p a r ■tment o f  tl ic F l a n d e r s Co
C h e l s tea t o  th i s c i ty  h a s  b e c o n -
;-uiiin i a t  eel

Baita g a - - T h e  I¡ a r a g a  L u m b e r Co.
w i l l  , »pen i ts  sawr m i l l  t h i s  \\r eek an d
11 v t¡]ic eh ise d m n n e x t  fall will S it w
i >vcr 0,000i,ooo fee t o f  l o g s .  1 h e c o m 
p a n y ' s w no i l s  OJa e r a t i o n s  a re p r o
g r e s - ing. favi >rat:>

H a stim i:s— C h at-les  A. Kcirr
e -ndi-K'ts m i l l  h e r e ,  hais atj ; r, n  - ■
11 ■ <! t

111V (
u tn e r s n  
>f D e t r i )it. a n d  th e ill u s s

will on f in u e c 1 u u . l e r  t h e s ty
t li a r L K e r r N S o n .

Me>nro€ T h e M o n r o e Bot: t l in g
W o r l ks h;as b e e n o r g a n i z e d  t 11 trl a n u -
fac tu r e  a ml sel l p o p ,  g i n g e r ale. etc.,
w i t h a n a u t h o r i zed  ca p i ta ! s to c:k of
$5,000, of w h ic h $4,800 h a s  bieen s u b -
scrii) ed  3Moo p a id  in  in c a s h a m i S h 
500 i tl p r o p e r t y

De tr i ut - - T i l e S c i i r o e d e r I ’ai u t  &
( i l a s 5 Ci >. h a s m e r g e d  it s bu?ii n css
in t o a st< ick c o m p a n y  u n d e r th e s a m e
s ty le ,  w itli an a u t h o r i z e d c,api ta l
St« »clÇ of $200,000 a ll  of  w hicki h a s
b e e n sul »scribed., $70.000 he in g p a id
in iliL ca s h a n d  $t l 30.000 in  p r o p er ty .

Su;g m a w — A in;w c o m p a n y h a s b e e n
o r e a ilizCM1 u n d e r t h e  s ty l e  of t h e W i l -
c< >x-.M c K ini Co. t o  m a n u f a c t lire a u t o -
li m bi n d  m a c h i n e ry. T h c
c o m j »any h a s  a n  a u t h o r i z e d c ap i ta l

$75.000 c o m m o n ,  an d $;50,000
p r e f i 1 r r ed . of  wlilicit $75,000 h a s b e e n
s u b s c r ib e d a n d  pmid in  in ca ;ih.

KbP u n í m o .»— T lie S t i t c h  A d d re ; iS G :>.
h a s c a g a g e d  in b u s i n e s s  t o m a n u  fa« -
it u re a n d sel l sit o p l i n g  a n d »cling
m a d l i n e s f o r  ad d r e s s i n g  n e wsp.ap e rs .
etc ., a n d o t h e r  p r i m i n g  office? n u jc liin
c r v , w i th an  an i ih o r i z e d  c a p i t a l stock-
of  $ 10,000. o f  w liiclt $0.000 h a s b e e n
s u b s cr ibe‘«1 a n d $2.250 p a id  iiil in cash

1\ OSCOlu n i o n  -— F i f t e e n t h o u s a m i
acres of land in Roscom m on county 
lias been sold to G eorge E. W ard 
and J. A. W hittaker, of Sioux City, 
Iowa. The property  is sold in two 
trac ts and by tw o deals. W ork has 
begun on the W ard property  and a 
sawmill is ge tting  out lum ber for 
buildings there. It is reported that 
$150,000 was paid for the land, and it 
is estim ated th a t $300,000 will be 
spent in clearing it and $100,000 for 
im plem ents and buildings. The land 
when cleared will be turned into 
farm s and sheep ranches.
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CLO VERLAN D.

Zephyrs From the Upper Peninsula 
of Michigan.

M arquette. M arch 8— By an unusual 
erro r last week we fo rgo t to sign 
our nam e to our bunch of item s from 
Cloverland and either Mr. Stowe or 
the p rin te r’s devil (we incline to the 
la tte r idea) had the unm itigated gall 
to  give one T. F. Follis credit for the 
bunch of stuff. W e have only a speak
ing acquaintance w ith this m an F o l
lis and you can take it from  me he 
can’t w rite any b e tte r than  he can 
sing—and th a t isn ’t saying much!

O ntonagon’s g rand old m an is dead, 
lio n . Jam es M ercer, noted  pioneer, 
sank quietly to re st a fte r ten  days’ 
illness. T he young m ay die, bu t the 
old m ust. T h is is the inexorable law 
of nature and O ntonagon  feared when 
one of its forem ost citizens—a man 
beloved by all who knew him, a man 
w ho had much to do w ith the con
structive h isto ry  of his tow n and his 
county in the com m ercial way—was 
stricken w ith paralysis th a t it wpuld 
be only a m atte r of days a t the long
est, perhaps only hours until the com 
m unity would be m ourning the loss 
of their life-long friend and benefac
tor. T hey  figured righ tly  and on 
W ednesday a pall of gloom  settled 
over O ntonagon. Jam es M ercer’s 
spirit had taken its flight and O n to 
nagon’s g rand old m an was gone. For 
upw ards of half a century  he had been 
identified w ith the industrial and finan
cial g row th of the no rthern  portion 
of the U pper Peninsula and was al
ways a s trong  factor in the com m er
cial, political and social life in O n to 
nagon. H e was born in London, E n g 
land, in 1830, and came to Am erica 
th ree  years la ter and located at W ind
sor, O ntonago, w here he received an 
excellent education and his business 
career com m enced w hen 16 years old 
as a clerk in a store  in D etro it. In 
1850 he becam e a clerk on a steam er 
plying betw een Cleveland and Sault 
Ste. Marie. A t the end of th ree sea
sons he accepted a position as book
keeper fo r the Chippewa P ortage 
Dock Co., at Sault Ste. M arie. In  1855 
he first appeared in the P o rtage  Lajce 
region and became clerk for a m in
ing com pany and in 1857 he located 
at O ntonagon, which was destined to 
be the scene of the activities of a life 
time, the tow n w ith which he had cast 
his lot, to grow  up with and to flour
ish with and am ass his fortune, which 
he did. H e retired  from  active busi
ness life in 1909 and has since lived 
pleasantly  and free from  the cares of 
business at his beautiful rural home, 
m oving around at his will and pleas
ure am ong the people whom  he loved 
and was beloved. Mr. M ercer was a 
m em ber of O ntonagon Lodge, No. 67,
F. & A. M.; O ntonagon  C hapter, No. 
20. R. A. M.: Palestine Com m andery 
and Saladin Tem ple at Grand Rapids. 
He was a s trong  adherent of the R e
publican party . He was O n tonagon’s 
first village president, had served in 
the H ouse and in the Senate. R e
ligiously, he affiliated with the U ni
tarian  church, bu t was a loyal finan
cial supporter of the Episcopal church, 
w ith which his wife and family were

affiliated. T he funeral was held un 
der M asonic auspices, the blue lodge 
acting  as an escort and the services 
being in charge of the Com m andery. 
The services w ere held at the country  
home on Sunday afternoon and all 
O ntonagon tu rned  ou t to pay its last 
m ark of respect to O n tonagon’s grand 
old man.

T he inim itable “B unnie” Goodman, 
fam ous as a F rench and Swedish dia
lectician and im personator, has cer
tainly put ano ther one over and a 
good one th is time, too. H e recently  
had occasion to  visit M enom inee on 
legal business connected w ith the lum 
ber business in which he and his fath
er are engaged a t L ittle  Lake and, 
while he is the possessor of a num ber 
of friends in th a t city, his acquain t
ance in a general way is som ew hat 
lim ited. W hile there, on T uesday 
evening, the inaugural d inner of a 
booster o rganization  know n as the 
“Get T ogethers ,” which is county 
wide in its scope, was held. T he af
fair w as the g rea test success th a t has 
ever been undertaken. I t  was the 
largest assem blage of representative 
citizens ever gathered  at a sim ilar 
function in Menominee, 204 being the 
exact num ber served. A fter an elab
ora te  m eal m any im portan t booster 
p ro jects w ere discussed a t length, in
cluding the county road bonding p rop
osition involving $125,000. T h is issue 
w as ably handled by G. W . M cCor
mick, G eneral M anager for the M e
nom inee R iver Sugar Co., and Chas. D. 
Sym onds, of Pow ers, form er rep re
sentative from  the district. A bout this 
tim e some jok er put it all over Sy
m onds by inducing him to introduce 
Isadore LaBlanc, of Cedar R iver 
tow nship, p rom inent politician and 
leading Bull M ooser, as one who 
could am plify the bond issue and give 
full instructions regard ing  it in th o r
ough style. Isadore L aB lanc was in 
appearance and m anner a typical lum 
ber jack in his Sunday togs, bedecked 
w ith the stagged pants, high boots, 
flaring plaid shirt, red necktie and all 
else th a t goes with the typical back
w oodsm an. From  the opening of his 
speech, which as to poin ts was good, 
to the finish the affair abruptly  turned 
from  the serious to  the ligh ter vein, 
from  the sublime to the ridiculous and 
he kept the banqueters in convulsions 
of laughter with his clever sallies and 
his inim itable French-C anadian dia
lect, in terspersing  his talk  with 
French-Canadlian stories. T hro u g h 
out the dinner, which was quite a pre
tentious affair, he created several little  
titte rs  of laughter because of his easy 
feeling in his seem ingly com fortable 
but incongruous dress for such an 
occasion. H is table e tiquette  and his 
rip roaring, all-w ool-and-a-yard-w ide 
appetite also caused no end of m erri
m ent and the joke of it all was that 
there w eren’t five people in the entire 
assem blage who were wise to  the 
game. W hen the hoax was exposed 
the laughter and enjoym ent simply 
knew no bounds. Bun is a m em ber 
of U pper Peninsula Council, No. 186. 
and put it over G rand C ounselor Craw 
by posing as a Swedish candidate and 
was initiated under the nam e of Ole 
C hristofferson and a year la ter gave

John  Hoffm an, of K alam azoo, the 
closest shave of his life while posing 
as a French barber.

W e have a traveling  representative 
in this te rrito ry  for a large wooden- 
w are house in Chicago who is Vice- 
P resident of the com pany he travels 
for and who is a stockholder and 
d irecto r in several o ther m anufactur
ing concerns and banks. H e is rep u t
ed to be w orth  $250,000. H e has trav 
eled this te rrito ry  for thirty-five years 
and is as industrious and hardw ork
ing in hustling for orders as a boy 
of 20 who is constantly  afraid the old 
m an will fire him. H e is on the job 
from  6:30 a. m. until 10 p. m. and 
m akes every m inute count. Taking 
orders is his hobby. A fellow travel
er—a hardw are m an—put one over 
on him a few nights ago a t the R ow 
land Inn, at Republic. T h is  is a very 
hom elike and com fortable hotel, but 
there is not much to deaden the sound 
betw een the room s and the hardw are 
m an discovered th a t his friend was 
easily disturbed, but did not quite 
awake if the d isturbance w asn’t quite 
pronounced. A ccordingly the hard 
w are man stood at the telephone near 
the particitian  and said: “Send me

“ y2 dozen Bicycle w ringers.
“1 dozen Best washboards.
“6 dozen K eystone clothes lines.
“I dozen No. 3 Galvanized wash 

tubs.
“1 dozen No. 2 Galvanized wash 

tubs.
“1 12 quart Galvanized w ater pails.
“T h a t is all. Yes, goodnight.”

U ra Donald Laird.

Bracing Breezes From Muskegon.
M uskegon, M arch 10—M uskegon 

Council, No. 404, will hold their last 
regu lar m eeting of this fiscal year, 
Saturday' night, Mlarch 15. T here  will 
be som ething going on at th a t m eet
ing. Do not fail to be there. W e 
will have some candidates to initiate 
and o ther a ttrac tions which should 
b ring  out nearly  our entire m em ber
ship. A fter we count up our new 
m em bers for the year, perhaps we 
will be in a position to take the flag. 
I t  certainly would look good to  us 
all to  see tha t flag waving in the 
bracing  breezes.

W e have been som ew hat surprised 
to see how m any m erchants there 
are on our te rrito ry  who read w ith 
in terest th a t section of the T rad es
m an which Mr. Stow e has so gener
ously set aside for the com m ercial 
traveler. T hey seem to like the dope 
the boys are try ing  to feed each 
other. I t occurs to us th a t there are 
item s of in terest, o ther than  the 
m ovem ent of trains, hotels, glass 
houses, blind pigs, ets., which are. 
occasionally, en titled  to a place in 
those columns. If some “particu lar” 
m erchant m akes some decided change 
in or about h is store and some of the 
correspondents m ake miention of it, 
we would not th ink  they w ere try ing  
to advertise him or them selves. W e 
would look upon it as a news item, 
which some o ther “particu lar” m er
chant w ould like to  read  o r we m ight 
think it was ju st the C hirping of a 
Cricket or some gentle  Zephyr which 
had been W afted D ow n by some 
Bracing Breeze.

W e hear from  good au tho rity  tha t 
the G rand T runk  Railway, which en
ters M uskegon, is going to  greatly  
im prove its passenger service by pu t
ting m otor cars upon this line in the 
spring. T his is welcom e news to all 
who have occasion to  cover the te r
rito ry  th rough  which th is line runs. 
L et us all hope this Report is true.

T he soliciting com m ittee of the 
M uskegon C ham ber of Commerce 
are to  begin th is week to  raise the 
$5,600 which is our apportionm ent 
tow ards the bonus for the  proposed 
electric road from  M uskegon to 
M anistee. W e understand  th a t the 
o ther tow ns along the proposed route 
have raised the am ount assigned to 
them . W e have no doubt M uskegon 
will raise her share and the new elec
tric  road will be a certainty.

W e w ould like to  rem ind the M us
kegon boys w ho read the T radesm an 
to  call up 1218 K  w hen we are at 
home if they  have any item  which 
they  would like to see in print. W e 
are doing our best to  show the o ther 
fellows we are a t least alive. If you 
all help a little  we perhaps will soon 
be able to sit up nd take notice.

J. H . Lee.

In the District of the United States, 
W estern District of Michigan, 

Southern Division — in 
Bankruptcy.

In  the m atte r of Ashley & Smith, 
of H ow ard City, M ichigan—bank
rupts:

N otice is hereby given that, in 
accordance w ith the o rder of this 
Court, I shall sell, a t public auction, 
to  the highest bidder, on Tuesday, the 
25th day of M arch, A. D. 1913, at 
10:30 o’clock a. m., at the sto re  fo rm 
erly occupied' by said bankrupts, at 
H ow ard City, M ontcalm  County, 
Michigan, the assets of said bankrupts 
consisting  of and being inventoried 
a t cost price, as follow s: S tock of 
dry goods, ladies’ suits and dresses, 
and m en’s furnishings, $5,261.26; store 
fu rn itu re  and fixtures, $466.10. An 
item ized inventory of said assets may 
be seen at the office of W m . B. H olden, 
T rustee, Grand Rapids D ry Goods 
Company, G rand Rapids, Michigan, 
and will be on hand for exam ination 
before the opening of the sale 

Said sale will be for cash, and sub
ject to  confirm ation by th is Court; 
and notice is hereby given that, if an 
adequate bid is obtained, said sale will 
be confirm ed w ithin five days th ere 
after, unless cause to the con trary  be 
shown. W m . B. H olden T rustee.

H ild ing  & H ilding, A tto rneys for 
T rustee.

After Material.
E dito r—W hy do you persist in com 

ing here? I  tell you I don’t buy 
fiction.

A uthor— Oh, I don’t  wish to  sell 
any of m y stories. I am w riting  a 
sho rt serial, en titled  “T he U gliest 
M an on E a rth ,” and I came in m ere
ly to obtain local color.

T here  is still room  at the top; but 
it takes a w ell-balanced m an to stay 
there.

T he w orst fooled m an is he who 
believes no one is w atching him.
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B A N K R U P T C Y  M A TT ER S.

Proceedings in W este rn  D istric t of 
M ichigan.

M arch  4—In  th e  m a tte r  of A shley  & 
S m ith , b an k ru p t, of H ow ard  C ity, th e  in 
v en to ry  an d  re p o rt of a p p ra ise rs  w as  
filed, show ing  th e  fo llow ing a s s e ts  a t  
th e  a p p ra ised  v a lu a tio n s:
S tock  an d  m erch an d ise  ................... $3,945.95
F u rn itu re  a n d  fix tu res  ............... 349.58
A ccoun ts rece ivab le  ..................... 50.00

$4,345.53
An o rd e r w as  m ade au th o riz in g  th e  

tru s te e , W m . B. H olden, of G rand  R a p 
ids, to  sell th e  a s s e ts  a t  e i th e r  public  or 
p r iv a te  sale , a s  in  h is  ju d g m e n t sh a ll be 
fo r th e  b e s t in te re s ts  o f th e  e s ta te .

M arch 5—A v o lu n ta ry  p e titio n  w as 
filed by  E liza b e th  B. L a th ro p  a n d  H elen  
A. L a th ro p , c o p a rtn e rs  a s  th e  L a th ro p  
C om pany, an d  th e y  w ere  ad ju d g ed  b a n k 
ru p t by  Ju d g e  Sessions, an d  th e  m a tte r  
re fe rre d  to  R efe ree  W icks. An o rder 
h a s  been m ade by th e  re fe re e  ca lling  th e  
firs t m e e tin g  of c red ito rs  to  be held  a t  
h is  office on M arch  22, fo r th e  purpose  
of e lec tin g  a  tru s te e , if desired , p rov ing  
claim s, ex am in in g  th e  b an k ru p ts , etc. 
T h e re  a re  no a s s e ts  schedu led  excep tin g  
h o m e stead  in te re s t  in  c e rta in  rea l e s ta te  
an d  household  goods an d  fu rn itu re , a ll 
c laim ed  a s  exem pt. T he  fo llow ing c re d 
ito rs  a re  scheduled:
C ity  T ru s t & S av ings B an k  ....$2,059.99
G. R. H y d rau lic  Co., ................  7.00
G. Ingerso ll D ak in , D e tro it . . . .  18.00
G. R . Ice & Coal Co.......................  60.00
M ary  Pow ell, Io n ia  ....................... 80.00
C. E . H igbee , B u tte rn u t ............. 350.00
J a y  E . P o s t ..........................................  589.38

$3,164.37
M arch  6—In  th e  m a tte r  of th e  M an is tee  

W a tc h  Co., b an k ru p t, fo rm e rly  of M an
is tee , th e  ad jo u rn ed  final m e e tin g  of 
c red ito rs  w as  held an d  final o rd e r fo r 
d is tr ib u tio n  en te red . I t  ap p e a rin g  th a t  
th e re  w ere  not m ore th a n  sufficient a s 
s e ts  to  p ay  th e  p re fe rre d  claim s and  
ad m in is tra tio n  expenses, no u iv idend  w as 
paid  to  g en e ra l c red ito rs . T he  final r e 
p o rt and  ac co u n t of th e  tru s te e , Jo h n  A. 
M eier, of M an istee , w as ap p roved  a n d  a l
lowed.

In  th e  m a tte r  of C has. V. H un tley , 
b a n k ru p t, fo rm erly  a  la u n d ry m an  a t  
B ig  R ap ids, th e  final m ee tin g  of c red ito rs  
w as  held  and  th e  final re p o rt a n d  a c 
cou n t of P. W . H a th a w ay , tru s te e , w as  
approved  and allow ed and  a  final d iv i
dend of 18 p e r  cen t, d ec lared  a n d  o r 
dered  paid  to  g en e ra l c red ito rs . No 
cause  to  th e  c o n tra ry  being  show n by 
c red ito rs , i t  w as  d e te rm in ed  th a t  a  f a v 

o rab le  ce rtif ic a te  a s  to  th e  b a n k ru p t’s 
d isch a rg e  be m ade by  th e  referee .

In  th e  m a tte r  of E ugene D. T angney , 
b an k ru p t, of L ud ing ton , th e  inven to ry  
an d  re p o rt of a p p ra ise rs  w as  filed, show 
in g  th e  fo llow ing  asse ts) iat th e  a p 
p ra ised  v a lu a tio n s:
S tock  of m erch an d ise  .................... $7,173.60
S to re  fu rn itu re  a n d  fix tu res  . . . .  133.12
E q u ity  in  endow m en t policy ____ 273.00

$7,759.72
A n o rd e r  w as  en te red  a u th o riz in g  th e  

tru s te e , F ra n k  A. F o ste r , of L ud ing ton , 
to  sell th e  a sse ts .

M arch  7—In  th e  m a tte r  of E a rl H . 
B ekke ring , b an k ru p t, of G rand  R apids, 
th e  final m e e tin g  of c red ito rs  w as  held  
an d  th e  final re p o r t  of W . C. R o b e rt
son, tru s te e , considered  an d  allow ed. I t  
ap p e a rin g  th a t  th e re  a re  n o t m ore  th a n  
sufficient a s s e ts  to  p ay  th e  a d m in is 
tra tio n  expenses, no d iv idend  w as  d e 
c lared  fo r g en e ra l c red ito rs . N o cause  
to  th e  c o n tra ry  being  shown) by c red 
ito rs, it  w as  dete rm in ed  th a t  a  favo rab le  
ce rtif ic a te  a s  to  th e  b a n k ru p t’s  d is 
c h a rg e  be m ade by th e  referee .

M arch  8—-A v o lu n ta ry  p e titio n  w as 
filed by Jo h n  B um b, a  b a k e r  of B ig 
R ap ids, a n d  he w as ad ju d g ed  b a n k ru p t 
by Ju d g e  S essions an d  th e  m a tte r  r e 
fe rred  to  R efe ree  W icks. T he  b a n k ru p t’s 
schedu les  show  th e  fo llow ing a s s e ts :
S tock  in  tra d e  ...................................$ 120.00
H ouseho ld  goods .................................... 275.00
F am ily  lib ra ry  ...................................  15.00
M ach inery , tools, e tc ........... 550.00
A ccoun ts rece ivab le  .......................  87.43

$1.047.43
T he follow ing c red ito rs  a re  schedu led :

A rm o u r & Co., C hicago .............. $ 44.48
C ornw ell B eef Co., P e to sk ey  . . . .  84.30
M usselm an  G rocer Co.,Grd. Rpds. 188.94
A lm a R oller M ills, A lm a ........  250.46
C om m ercial M illing Co., D e tro i t . .  163.93
W a sh b u rn  C rosby Co., M inneap ’s 78.00
H ilik e r & B le tsch  Co., C hicago 77.52
M ills P a p e r  Co., G rand  R ap id s  17.95
E . B. G allagher, D e tro it .....  63.20
S ta r  P a p e r  Co., K alam azoo  . . .  37.61
Geo. A cker, B ig  R ap id s  ................... 14.85
G. R .-M uskegon  P o w er Co., B ig

R ap id s  ............................................ - 11.00
Id a  B alonga, C heboygan ........  320.00
Geo. H . L ynch , B ig  R ap id s  . . . .  150.00

$1,502.24
M arch  10-—In th e  m a tte r  of A r th u r  E . 

R em ing ton , b an k ru p t, of G rand R apids, 
th e  final m ee ting  of c red ito rs  w as held. 
F in a l o rd er of d is tr ib u tio n  w as en tered . 
N o d iv idend fo r g en e ra l c red ito rs . An 
o rd er w as m ade closing  th e  e s ta te . N o 
cause  to  th e  c o n tra ry  h av in g  been show n 
by c red ito rs , a  ce rtif ic a te  w as m ade by  
th e  re fe ree  recom m end ing  th e  b a n k ru p t’s 
d ischa rge .

In  th e  m a tte r  of F ra n k  S'. Cornell, 
b an k ru p t, of W yom ing  tow nsh ip , K e n t 
county , th e  tru s te e , H . H . F ree lan d , of 
G rand R apids, filed h is  final re p o rt sh o w 
in g  no a s s e ts  above exem ptions, a n d  an  
o rd er w as  m ade by  th e  re fe re e  ca lling  
a  final m ee tin g  of c red ito rs  to  be held 
a t  h is  office on M arch  24, to  consider 
such  rep o rt, a t  w h ich  tim e  c red ito rs  a re  
d ire c te d  to  show  cause, if a n y  th e y  
have , w hy  a  ce rtif ic a te  recom m end ing  
th e  b a n k ru p t’s  d isch a rg e  shou ld  n o t be 
m ade by th e  referee .

N E W  Y O R K  M A R K E T.

Special F ea tu res in the G rocery and 
P roduce T rade.

S'pecial C orrespondence .
New York, M arch 10—T he spot cof

fee m arket is sim ply moving along 
in the usual channel. T he option m ar
ket is m aking new records for low 
levels and as long as this continues 
the spot article will sim ply drag. In 
an invoice way Rio 7s are quoted at 
12?tc. In store  and afloat there are 
2,402,274 bags, against 2,384,701 bags 
at the same time last year. Milds sell 
in small lots, but there is no vim to 
the m arket. Good Cucuta, 14J4@ 
14-Hc.

W ith  the advancing season the su
gar m arket is much m ore cheerful and 
alm ost all hands now quote g ranu la t
ed at 4.35. Buyers laid in good sup
plies a t 4.25 and are reaping the bene
fit. O rders have come in by mail and 
wire w ith increasing frequency and 
the whole situation  is much m ore in 
favor of the seller.

T eas are slightly  better, although 
there is still room  for im provem ent. 
I t would seem as though stocks in 
the in terio r had been p re tty  well de
pleted and the fu ture is regarded with 
confience. At the m om ent Japans are

about the slow est variety.
Buyers are taking the sm allest pos

sible quantities of rice. T he S outh
ern mills are adhering  to recent quo
tations and supplies are largely in 
s trong  hands. Good to prime, 5@ 
5 ^ c .

N othing doing in spices beyond the 
few small daily sales. Q uotations are 
absolutely unaltered and neither buy
er no r seller seems to care w hether 
school keeps or not. Q uotations show 
absolutely no change.

M olasses in fair supply. T he de
mand is m oderate and rates are w ith
out any change w hatever Good to 
prim e centrifugal, 35@40c. Syrups 
are quiet and w ithout change.

Canned foods show little  if any 
im provem ent. T om atoes are steady 
with S tandard 3s quoted at 80@82J^c, 
the la tte r being the usual M aryland 
rate f. o. !>., with no disposition t > 
shade the rate  an iota for goods that 
are w orthy. T here has been som e 
business in fu ture peas and some good 
contract concluded. Low grades corn 
are called for. O ther goods show 
little  if any change.

B utter has shown some advance and 
the situation as a whole is m ore in 
favor of the seller. Cream ery spec
ials. 36Lie; firsts, 35@36c; held extras, 
35(ii 35I/>c; im itation cream ery. 25@26c: 
held factory, 22j4@24c; process, ex
tras, 27(7i27J/>c.

E ggs are in freer supply and the 
m arket generally is lower. Best W est
ern are quoted at 21@23c. From  this 
the drop is rapid to 18@19@20c, the 
la tte r being top.

W e guarantee that Dandelion Brand Butter Color is  PURELY VEGETABLE and that it m eets the FULL REQUIRE 
MENTS OF ALL FOOD LA W S,—ST ATE AND NATIONAL.

W ELLS &  R ICHARDSON CO., -  BURLING TON, VERM O N
M a n u fa c tu re rs  o f D ande lion  Brand B u tter C olor
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Movement of Merchants. 
C harlo tte — H enry  R obinson lias 

opened a delicatessen sto re  in con
nection with his restaurant.

G rand Ledge— C. J. T ucker has 
closed out his stock of furniture.

A llegan—Calvin Ashline has engag
ed in the plum bing business here.

Cadillac—A. C. and F. M cCarn 
have engaged in the hardw are busi
ness here.

Leroy—G. M. Y oung has added a 
line of im plem ents to his stock of har
ness goods.

Grand H aven—Seifert & Son have 
opened a m eat m arket at 124 W ash 
ington street.

M arquette—A nderson & B ennett 
have opened a clo th ing  store in the 
V ierling block.

Diam ond Springs—Vollink & Schip- 
per succeeds H uizen & R e Je r  in gen
eral trade here.

B aroda—H. W . D iam ond & Son 
succeeds W illiam  E. H ogue in gen
eral trade here.

C harlo tte—George H odgkinson is 
closing out his stock of m eats and 
will re tire  from  business.

A uburn—Jam es Bolen, recently  of 
Boyne City, has engaged in the g ro 
cery and cigar business here.

Cheboygan—L ites Bros., confec
tioners, have changed their name to 
the Cheboygan Candy Co.

Saline—Fred  Schmidt has purchas
ed th*e L. M. T horn  grocery stock and 
will consolidate it with his own.

D etro it—T he capital stock of the 
C able-D raper Packing Co. has been 
increased from  $25,000 to $50,000.

Ow osso— H enry L angeland has pur" 
chased the B. V oorhorst furn iture  
stock and will continue the business.

Im lay City—W ilson K irtland 'ias 
purchased the W illiam  O via tt g rocery  
slock and will continue the business.

B ancroft—Mrs. W . J. Conklin has 
rem oved her m illinery stock from  
P erry  here and will continue the busi
ness.

Parkville—A. I. Ulrich, form erly 
prescription clerk for Mansfield Bros., 
at O tsego, has engaged in general 
trade.

O kem os—Charles D aniels has sold 
his stock of general m erchandise to 
Mr. Cudworth, who will continue the 
business.

H udson—T he W ear-U -W ell Shoet 
Co., which conducts a chain of stores 
throughout the State, has opened a 
store here.

B ancroft —M. K. Phillippa has 
leased his hotel to  Charles D unning, 
recently  of Byron, who will continue 
the business.

Bellevue—Geo. H. Du Bois and son, 
H arrison C. Du Bois, have form ed a

co-partnership  under the style of the 
Du Bois D rug  Go., and will engage 
in the drug business here about April
1.

Saginaw—John  Fitzpatrick , recen t
ly cashier of the Falm outh Bank, is 
now credit man for the Saginaw 
H aruw are Co.

Dow agiac— B urglars entered  the 
T illo tson C lothing Co. store  and re 
moved goods to  the value of betw een 
$500 and $600.

H astings—W . J. H anna has sold 
his grocery  stock to  O. A. Fuller, re 
cently engaged in trade at K ent City, 
who will continue the business.

Pelkie—A lphonse G authier has sold 
his stock of general m erchandise to 
W . H. Funk, recently  of L ’Anse, who 
will take possession M arch 15.

Pontiac— Beach & Cloonan Co. 
will open a branch drug store at 30 
South Saginaw stree t April 1 under 
the m anagem ent of George Barwell.

B righton—T he G. J. Baetcke bank 
has re-opened for business under the 
m anagem ent of A rthu r P rosser, cash
ier, and L. E. H ow lett, of How.ell.

H astings—J. F. H oonan, cigar and 
tobacco dealer, has purchased the res-- 
tau ran t of P. T. Colgrove and W. W. 
P o tte r and will continue the business.

O ntonagon—John  M iles and his 
two sons, John, Jr., and Charles, have 
engaged in the fish business here 
under the style of John  Miles & Sons’ 
F ish  Co.

Cedar Springs—H erb ert W . W heel
er has retu rned  from  Fuyallup, 
W ash., and resum ed his position as 
cashier of the Cedar Springs E x 
change Bank.

K alam azoo—Samuel P oelstra, who 
conducts several m eat m arkets here, 
has purchased the E ast Side m arket 
of Kiewit & R o tte r and will continue 
the business.

Lansing1—B rady M artin, plum ber, 
is erecting  a cem ent and brick store 
building on E ast F rank lin  street, 
which he will occupy w ith his stock 
about May 1.

P rovem ont— H orace W . Zalzman, 
druggist at N ortpo rt, will open a 
branch drug sto re  here under the 
m anagem ent of R. E. De M ars, of 
T raverse City.

Ishpem ing—T hos. J. M alloney suc
ceeds A. Beedon as branch m anager 
for Swift & Co. here. Mr. M alloney 
w as form erly  in charge of the Es- 
canaba branch.

B attle Creek—T he W attles H ard 
w are Co. has been organized with an 
authorized capital stock of $20,000, of 
which $12,000 has been subscribed and 
paid in in cash.

D etro it—T he Chris Schm idt Co. 
has been organized to  deal in butter, 
eggs, cheese, m eats and provisions,

w ith an authorized capital stock of 
$10,000, of which $5,000 has been sub
scribed and paid in in cash.

Grand Ledge—J. W . Sickles has 
closed ou t h is stock of im plem ents at 
public auction and purchased an in
terest in the stock of the Grand 
Ledge P ain t Co.

Bay City—W illiam  Flink. book
keeper at the Bay City branch of the 
M ichigan Sugar Co. plant, has been 
prom oted to  the p o sit’on of m anager 
of the Caro plant.

D etro it—The Taepke-Zepf Paint 
Co. has engaged in business w ith an 
authorized capital stock of $20,000, of 
which $10,000 has been subscribed 
and paid in in cash.

H olland—K. W . Kooim anl has 
sold his stock of shoes to  M artin 
D ecker w ho will continue the busi
ness under the sam e style, the E n 
terprise  Shoe Store.

D etro it—T he Beuhler Leaf Tobacco 
Co. has been incorporated with an au
thorized capital stock of $15,000, of 
which $7,500 has been subscribed and 
$2,700 paid in in cash.

H illm an—The H illm an Produce & 
Canning Co. has engaged in business 
w ith an authorized capital stock of 
$2,000, which has been subscribed and 
$1,600 paid in in cash.

M ason—W . G. Grow and T hom as 
T horburn  have fo rm e! a copartner
ship and purchased the R. G Coj' 
grain elevator, which has been idle 
for some tim e and will operate it.

D etro it—John  and Cyrus K aiser 
have form ed a copartnership  and en
gaged in the clothing business at 73 
and 75 G ratio t avenue under the style 
of the K aiser R eputation  Clothes 
Store.

K alam azoo—Mrs. W illiam  Kelley 
has sold a half in terest in her m illi
nery stock to Mrs. L eonard De Young 
and the business will be continued un 
der the style of the Po rtage  M illinery 
Shop.

C orunna—V ictor E. W iderm an, em 
ploy of M orley Bros. H ardw are Co., 
Saginaw, has been nam ed as receiver 
for the Corunna H ardw are Co., which 
w ent into voluntary  bankruptcy two 
weeks ago.

M arquette—T he C entral M arket 
Co. has been organized to  deal in 
general m erchandise w ith an au th o r
ized capital stock of $1,950, all of 
which has been subscribed and paid 
in in cash.

X orthport— L. A. B arnes lias sold 
his grocery  stock to  John  Bros., who 
will consolidate it w ith their own stock 
of m eats. Mr. B arnes will devote his 
entire a tten tion  to his hardw are and 
pain t business.

Jackson—B ert B a rtle tt and C. A. 
Smith have form ed a copartnership  
under the style of the Superior Supply 
Co. and engaged in the w holesale and 
retail flour and feed business at 119 
W est Pearl stree t

Lansing—W ood & Brinkerhoff, un 
dertakers on E ast F rank lin  avenue, 
have dissolved partnersh ip  and the 
business will be continued by Mr. 
W ood, w ho has taken over the in ter
est of his partner.

H udson— P ro p rie to rs  of bo th  drug 
sto res here have signed an agreem ent 
to  discontinue the sale of liquor, even 
on prescriptions. T hey  claim  there

is no profit in it, and th a t they  prefer 
no t to  have any th ing  to  do w ith  the 
sale, because som e physicians give 
prescripions which they  do not care 
to fill.

I thaca—Roy Cowdrey, for the past 
seven years m anager and p art own -r 
of the Craw ford D rug Store, has 
purchased the in te rest of J. B. Craw 
ford and will continue the business 
under his own name.

A hm eek—Glass Bros., who conduct 
a departm ent sto re  here, have pu r
chased a site and com m enced the 
erection of a th ree-sto ry  brick and ce
m ent store building which they will 
occupy with their stock.

D etro it—Joseph M ailhot, w ho con
ducts a g rocery  sto re  and m eat 
m arket at the corner of O akland and 
Clay streets, has sold his stock to 
N. H ananer, recently  of W heeling, 
W . Va., who will continue the busi
ness.

H olland —S. C. M cClintic, who 
leased his fru it and confectionery 
store at the corner of R iver avenue 
and 11th stree t to John  Buchanan, 
has retu rned  from  D etro it and will 
resum e m anagem ent of his store 
April 1.

Iron  River— E. A m m erm an has sold 
a half in terest in his drug stock to his 
son. W . A., form erly m anager of the 
M. F. McCabe & Co. drug sto re  at 
Ironw ood, and the business will be 
continued under the style of E. A m 
m erm an & Son.

S tan ton—T he E. D. H aw ley Co. 
has sold its stock of dry goods and 
shoes to H . K aufer & Co., of M il
waukee, w ho will consolidate it w ith 
their own. T he E. D. H aw ley Co. 
will continue the grocery  business at 
the sam e location.'

M uskegon—O tto  Loescher, T reas
urer of the J. L oescher T annery  Co., 
has had plans com pleted for the erec
tion of a m odern store building on 
W est W estern  avenue, near the union 
depot, which will cost when com pleted 
approxim ately $20,000.

W iilliamston—Chas. E. Lockwood, 
aged 75, who died at the home of his 
son, F red  S. Lockwood, in P o rtland  
W ednesday, conducted a grain  ele
vator here for several years, subse
quently entering  the hardw are busi
ness. L ater on he em barked w ith his 
brother, S. B. Lockwood, in the fu r
n iture business and still la ter operated 
a general store, continuing fifteen 
years. H e re-em barked in the produce 
business and was know n as the 
pioneer bean buyer in th is section. 
In  la ter years he has been living in 
retirem ent from  business.

Saranac— Edwin W allington, who 
recently retired  from  the general firm 
of W att & W allington, has form ed a 
co-partnership  w ith T had  G. M ercer 
and Clarence H . F arnham  to  con
tinue the general m erchandise busi
ness form erly conducted under the 
style of D odge & M ercer. T he new 
firm will be known as W allington, 
M ercer & Co. Mr. W alling ton  has 
been identified w ith the m ercantile 
business in Saranac since 1885. Mr. 
M ercer is a son of the la te  W m . M er
cer, long engaged in the banking busi
ness here. Mr. F arnham  resides in 
Ionia and is the m em ber of the firm 
of Cilley & Farnham .
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T h e  P roduce M arket.
Apples— N orthern  Spys, $3 per bbl.; 

G reenings and Baldwins, $2.75; R us
se ts and o th er good varieties, $2.50 

B ananas—Steady a t $2.50 per 100 
lbs.

B utter—Receipts of fancy fresh bu t
te r—in fact all grades—continue to 
be very  ligh t and m eet w ith ready 
sale on arrival. T he consum ptive de
m and is very good, and the m arket is 
firm. T h ere  is no t likely to be any 
change from  the p resen t condition for 
at least th irty  days. Fancy cream ery 
com m ands 36c in tubs and 37c in car
tons. Local dealers pay 26c for No.
1 dairy and 19c for packing stock. 

Cabbage—$1.75 per bbl.
C arro ts—60c per bu.
Celery—$1.90 per box for Califor

nia; $2.90 per crate  for F lorida.
C ranberries — L ate H ow es are 

steady a t $9.75 per bbl.
E ggs—T he m arket has reached a 

poin t w ithin about lc  as low as they 
w ere a year ago. Receipts continue 
heavy and som e accum ulations are 
show n in all m arkets. I t  is simply 
a w eather m arket from  now on and 
while prices may not go a g rea t deal 
low er the m arket is sure to be weak. 
Q uotations on refrigera to r holdings 
has been w ithdraw n as it looks now 
as though the m an who is holding any 
num ber of cases is sure to  be a heavy 
loser. Local jobbers pay 15@16c for 
stric tly  fresh.

Grape F ru it—T he supply of F lo r
ida fru it is still large and w ith prices 
rang ing  from  $3.25 for 36s and 42s 
to  $3.50 for all o th er sizes the dem and 
continues larger.

G rapes—M alaga, $9.50 per keg of 
50 to  60 lbs.

Green O nions—50c per dozen for 
Southern.

H ogs—10c for dressed.
H oney—20c per lb. fo r w hite clover 

and 18c fo r dark.
Lem ons—$6.50 per box for fancy 

M essinas. Californias are entirely  out 
of m arket.

L ettuce—New O rleans head, $1.50 
per bu.; ho t house leaf, 14c per lb.

O nions—Spanish are in fair de
m and a t $1.40 per crate. H om e grow n 
have been reduced to  25c per bu., at 
which price there should be a heavy 
m ovem ent.

O ranges—T he m arket on Califor
nias is m uch firm er and prices have 
advanced so th a t the best stock  is sell
ing at $4 per box. I t  is said th a t the 
shipm ent of poor oranges has been 
discontinued and from  now on only 
fru it which can be guaranteed  will be 
sent to  m arket. A fru it dealer who 
has ju st re tu rned  from  F lorida 
sta tes th a t the early  crop of o ranges 
has been practically  all shipped, but

there  is quite a quantity  of late 
oranges yet to come. T hey  are sell
ing on the basis of $3.50 for small 
and $4 fo r good size.

Parsley—30c per doz.
P o ta toes—C ountry  buyers are pay

ing 30c a t outside buying points. 
Local dealers quote 40@50c in small 
lots.

P ou ltry —Local dealers pay 13@14c 
for springs and fowls over 4 pounds 
in w eight and 12c for less. 7c for 
old roosters. 9c for geese; 11c for 
ducks; 15c fo r turkeys. T hese prices 
are liveweight. D ressed are 2c 
higher.

Radishes—|25c per doz.
Squash—$1.50 per bbl. for H ubbard.
Sw eet P o ta toes— K iln dried Je r 

seys, $5 per bbl.; D elaw ares in bushel 
ham pers, $1.75.

T om atoes—$2.75 per crate of 6 b as
kets— Florida.

Veal—B uyers pay 10@IJ.2c, accord
ing to  quality.

Shelby Dairy Co. Opens Creamery 
at Ferry

Shelby, M arch 10.—'The F erry  
C ream ery Co. will be put in, owned 
and operated  by us and the business 
will all be done th rough  the Shelby 
office. W e operate a p lan t a t Shel
by, doing a  large business. D uring 
1912 we m ade 150,000 pounds of b u t
ter, paying to  the patrons $40,000 for 
cream . F e rry  is located nine miles 
east of Shelby and the  farm ers 
around there, hearing  of the business 
we w ere doing in Shelby, asked us to 
locate a p lant at F erry . W e can
vassed the te rrito ry  and found con
ditions so favorable th a t we built a 
new building and put in a com plete 
p lan t, consisting  of a new 15 h. p. 
boiler, 8 h. p. engine, 900 pound 
churn and 300 gallon ripener, all of 
the  la tes t type. T he p lan t has ju st 
s ta rtrd  and the outlook is good. O ur 
success and business repu ta tion  th a t 
we have established in Shelby is go
ing far to  aid us in the F erry  p rop 
osition and we hope to  do as much, 
o r m ore, a t the F e rry  p lan t as we 
do in the Shelby plant.

W . E. Locklin,
Sec y. Shelby D airy Co.

E aton  Rapids—Jam es H. Ford , who 
form erly  conducted a d rug sto re  in 
th is city, died last M onay a t his home 
in Albion, aged 65 years. H e had been 
in poor health  nearly  ten years. F o r 
a num ber of years Mr. F o rd  owned 
the building now occupied by H. L. 
Boice, but several years ago sold it, 
since which he had no t been in te rest
ed in E aton  Rapids in a business way.

A man who will lie for his boss 
will lie to his boss.

The Grocery Market.
Sugar—A m erican .and A rbuckle 

hold granulated  a t 4.35 f. o. b. New 
York. O ther E astern  refiners offer 
to  sell at 4.30. M ichigan refiners are 
com pletely sold out. T he m arket is 
very” firm at p resen t and all indica
tions poin t to  a slight advance. T he 
m iddle of M arch is usually a time 
w hen the m arket reaches the low est 
point of the year, but on account of 
the previous declines it is hardly pos
sible th a t there will be m uch of a 
change. T he extrem ely  low m arket 
has caused a few retailers to  specu
late to  some ex ten t during the past 
two weeks, but some of the jobbers 
are of the opinion that it is still a 
bad m arket on which to  buy any 
grea t quantity  of sugar for future 
use. No one can tell, however, ju st 
w hat m ay happen w ith prices as low 
as they  are a t the  p resen t time.

T ea—T he Japan  m arket continues 
steady, with a fair dem and for the 
bette r grades. No speculative buying 
is noted, although the stocks in this 
country  are small. Good cup quality 
is the o rder of the day. Ceylons show 
a rise in quotations for the bette r 
grades, of about J4c and, on account 
of the advance in Ind ia  and Ceylon 
teas there is an increased enquiry for 
China blacks of medium grade at 
steady prices for b lending use. W hile 
A m erica is using  less of the China 
Greens, Russia, F rance and G erm any 
show an increase in their im porta
tions. Form osas continue firm.

Coffee—Rio and Santos grades are 
in good dem and. T he option price 
has recovered from  the recen t slump. 
Mild grades are fairly  steady at ru l
ing quotations. Java and M ocha are 
unchanged.

Canned F ru is—Apples are dull and 
unchanged. California goods show 
no change and light dem and. Small 
E astern  staple canned goods are 
quiet at ruling quotations. W hole
salers sta te  th a t ju s t a m oderate busi
ness is being transacted  in m ost var
ieties of canned fruits. Prices are 
a little  firm er than during  February . 
N o opening prices have yet been 
m ade on the 1914 pack of H aw aiian 
pineapple and from  present indica
tions it m ay be several weeks before 
prices are announced.

Canned V egetables—Corn and peas 
are about unchanged on spot, as are 
futures. S tandard  peas on spot are 
very  cheap as com pared w ith the 
prices of a few weeks, ago; the de
m and, however, has been seriously 
curtailed by the high prices, and m ost 
holders seem to have large stocks. 
T he whole situation  is heavy. T here 
has been no change in the prices of 
either future or spo t tom atoes and, 
while quotations are a little  higher 
than  in past years, it m ust be rem em 
bered th a t the canner cannot pack 
the quality of tom atoes w hich the 
pure food laws compel, a t the p res
ent time, as cheaply as w hen a great 
deal of w ater w as left in, especially 
in the cheap grades. T he consum er 
gets ju s t as m uch for his m oney as 
w hen he could buy a can of tom atoes 
a t tw o or th ree cents per can less 
than  it is possible to  buy at the  p res
en t time.

Canned Fish—The spot market on

canned salm on rem ains unchanged, 
but reports from  the C oast are to  the 
effect th a t packers have advanced 
prices from  2j^c to  5c per dozen. 
D om estic sardines unchanged and 
strong ly  held.

Salt F ish—M ackerel of all grades 
are unchanged for the week, the 
m arket still being ra th er soft and in 
buyer’s favor. Cod, hake and had
dock are in sm all request at steady 
prices.

D ried  F ru its—R aisins are dull and 
unchanged. C urran ts and o ther dried 
fru its are  in seasonable request at 
unchanged prices. A pricots and 
prunes are taking the lead and job 
bers rep o rt th a t re tailers are tu rn ing  
their a ten tion  to m edium  and sm all 
sizes of prunes which can be pur
chased at prices m uch low er in com 
parison than  those quoted on large 
sizes. T he advance in apricots, 
which has been booked for by some 
for several weeks has not m aterial
ized yet. E vaporated  apples are not 
show ing any m ore life than they did 
a while ago and as long as supplies 
of green fru it are plentiful, prices are 
no t liable to  advance.

Syrups and M olasses— Glucose is 
w ithout change. Com pound syrup 
is dull, on account of the warm  w eath
er. Prices are unchanged. Sugar sy r
up is quiet at ru ling  quotations. M o
lasses is dull and unchanged.

Cheese—T he consum ptive dem and 
is fair considering the high prices, 
and the stocks are reducing fairly 
well. T here  is, however, an accum u
lation of late m ade and undergrade 
cheese th a t are being pressed for 
sale at prices considerably under the 
m arket price on the best cheese. No 
change is expected in the im m ediate 
future.

Rice— No change in price. R eports 
from  the South are to  the effect tha t 
the m illers are holding firmly for full 
quotations and will no t m ake any 
concessions or shade prices in any 
case.

P rovisions—Sm oked m eats are firm 
and some lines are about Y\ c  per 
pound higher. T he stocks are re
po rted  as being very light, and the 
consum ptive dem and is only fair. 
Pure lard is firm w ith a  good con
sum ptive dem and a t the recen t ad
vance, while com pound is also firm 
w ith a fair consum ptive dem and at 

per pound advance over last 
week. D ried beef is firm w ith an in
creased consum ptive dem and. B ar
reled pork  and canned m eats rem ain 
unchanged.

H eft & Innis, im plem ent dealers, 
at 422 Pond avenue, have m erged 
their business into a stock com pany 
under the sty le of the H eft Im ple
m ent Co., w ith an authorized capital 
stock of $30,000, of which $24,000 has 
been subscribed and $22,700 paid in 
in p roperty .

Ned B. K illiam  of Allegan, has en
gaged to  represen t the A llegan Mill
ing Co. as traveling  salesm an in 
M ichigan.

T he Calhoun P ho to  M aterials Co. 
has increased its capital stock from  
$15,000 to  $50,000.
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In te res tin g  Facts A bout Local B ank 
Stocks.

Grand Rapids bank stocks are 
highly esteem ed as conservative and 
safe investm ents, re tu rn ing  a sure in
come at regular in tervals and gaining 
each year in tangible value. T he 
T radesm an last week gave a com par
ative sta tem ent of bank stock quo
tations as they were on M arch 1 this 
year and on the corresponding dates 
one year and two years ago, show 
ing gains in value of from  $13.50 to  
$51 per share in the tw o years. This 
gain in value, added to the dividend 
retu rns, make the bank stock invest
m ents highly desirable and profitable, 
but, as sta ted last week, the only way 
to  realize on the increase in value is 
through  the sale of the stock. It 
may be in teresting  to know how de
sirable the bank stocks m ay be from  
the view point of incom e only, when 
purchased at the p resen t levels, and 
the follow ing table m ay furnish this 
inform ation. T he table gives the 
book values, as show n by the last 
published sta tem ents, the present 
m arket values, the dividend ra tes and 
the income rate  based on buying 
these stocks at th is time.

Book M rkt. D ivid. Incm .
value value rate% rate%

Old N ational .192 208 ̂ 8* 3.08*
F ourth  Nat. . . 186 210 12 5.71
G.R. N at. City 171 181 11.1 6.13
G. R. Savings 167 216 10 4.61
K ent S tate .. 180 266 12 4.80
Peoples .......... 213 250 12 4.50
Com m ercial . . 135 215 8 3.72
Avr. all banks 178 221 11 5.00

*Taxes paid, equivalent to  11 per
cent dividend, and 5.2 per cent, in
crease.

E xcept in the case of the Old Na
tional, the dividend and income rates 
are subject to  deductions for taves. 
The taxes will am ount to  betw een $2 
and $3 a share and th is m eans a  cut
ting  down of from  1 to  V/2  per cent, 
in the income ra te  on the investm ent. 
T he net incom es on p resen t costs 
will average around 4 per cent., 
dropping below  3 per cent, in the 
case of the Com m ercial and going 
to  nearly 5 per cent, for the Grand 
Rapids N ational City.

T he book values as given m ay need 
some explanation. T he Commercial, 
for instance, has a book value of only 
135, but it has value in its real es
tate which does no t appear in the 
sta tem ents to  the am ount of about 
$100,000, which would add 50 per 
cent, to its book value, m aking it 185. 
T he Peoples has w ritten  $15,000 out 
of its book value on account of ex
cess real estate  holdings, bu t the

value is there  ju s t the sam e and the 
investing public know s it. T he  Grand 
R apids N ational City in its  s ta te 
m ents show s a book value of only 
about 145, but the City T ru s t and 
Savings, w ith its $200,000 capital and 
nearly  $70,000 surplus and-undivided 
profits, is ow ned by the G rand Rapids 
N ational City and this, added to its 
own surplus and undivided profits, 
show s a book value of 171, as given. 
O n the face of the re tu rn s the G rand 
Rapids N ational City pays only 10 
per cent, dividends, but the holder of 
$1,000 G rand R apids N ational City 
stock is also the holder of $180 of 
City T ru st and Savings Bank stock 
upon which dividends are paid of 6 
per cent, m aking the to ta l re tu rn  ap
proxim ate ly  11.1 per cent, and the 
income re tu rn  on the investm ent 6.13 
per cent., subject to taxes.

The Com m ercial has declared its 
quarterly  dividend payable April 1 
and it will be 2 per cent., as here to 
fore, instead of 2J4 per cent., as it 
has been expected it would be. I t  is 
understood the reason for the small 
dividend is the desire to  build up the 
surplus and undivided profits to  a 
book value of at least 150, and when 
this has been accom plished the 1 per 
cent, a m onth will be forthcom ing to 
the stockholders, as in the Peoples 
and the Fourth . The Bank is m ak
ing a splendid show ing of earnings 
and it is believed th a t it will reach 
the sugaring  off poin t in another 
year.

Except the F ourth  and Peoples 
which pay 1 per cent, m onthly as 
an established custom , the banks, 
aside from  the Com m ercial, have not 
yet m ade their dividend declarations, 
but will take action before the end 
of the m onth and, no doubt, a t the 
usual rates. T he O ld N ational still 
adheres to  its sem i-annual d istribu
tions and at the  sam e ra te  as it has 
paid for years, bu t the O ld N ational 
is accum ulating a surplus and un 
divided profits th a t is crow ding its 
capital stock and some curiosity  is 
felt as to  w hat will be its policy when 
the honor rank  is reached, which will 
be before the  end of the year.

In  the m atte r of dividend paying 
the views of W m . H. A nderson are 
of the kind th a t give jo y  to  stock-

Office of
K E LS EY , B R EW ER  &. C O M P A N Y  

Operators of Gas & Electric Properties 
Grand Rapids, Mich.

The Board of Directors of the American Public Utili
ties Company has declared a quarterly dividend of one- 
half of one per cent ('A per cent) upon the common 
stock of the Company, payable by check April I, 1913, to 
stockholders of record at the close of business March 20, 
1913. Books will be open for transfer April I, 1913.

Warren H. Snow, Treas.

2'A% Every Six Months
Is what we pay at our office on the Bonds we sell.

$100.00 Bonds—5% a Year
THE MICHIGAN TRUST CO.

We recommend
Public Utility 

Preferred Stocks
(as a class) for conservative, profitable investments, to net to 
7  54%. Circulars of the various companies mailed upon request. 

H O W E , C O R R IG A N  & C O M P A N Y
C itizens 1122 533-535 M ichigan Trust Building B ell M 229

Grand Rapids, M ich

Fourth N ational B ank
United
State»
Depositary

Savings
Deposits

3
Per Cent 

In terest Paid 
on

Savings
Deposits

Compounded
Sem i-A nnually

Capital
Stock

$300,000

Commercial
Deposits

3 J s
Per Cent 

In terest Paid 
on

Certificates of 
Deposit 

Left
One Year

Surplus 
and Undivided 

Profits

$250,000

GRAND RAPIDS 
NATIONAL CITY BANK

Resources $8,500,000

Our active connections with large 
banks in financial centers and ex
tensive b a n k i n g  acquaintance 
throughout Western Michigan, en
able us to offer exceptional banking 
service to

Merchants, Treasurers, Trustees, 
Administrators and Individuals

who desire the best returns in in
terest consistent with safety, avail
ability and strict confidence.

CORRESPONDENCE PROMPTLY REPLIED TO
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holders. H e believes in m aking the 
stockholders happy while they  are on 
earth  to enjoy it, instead of piling up 
riches for their heirs. H e favors as 
liberal disbursem ents to those who 
have the ir m oney invested in bank 
sfocks as is consisten t w ith good 
business and sound banking. W ith  
surplus and undivided profits built 
up to  a po in t th a t m akes the bank 
safe against the o rdinary  calam ities, 
he would add a little to  the accum u
lation each year, but at the same tim e 
be generous to  the stockholders. He 
also believes in giving stockholders 
as frequent rem inders as possible of 
th e ir connections. T he F o u rth  N a
tional w as the first bank in G rand 
R apids to pay quarterly  dividends 
and the Peoples, in which Mr. A n
derson has a substantial in terest, w as 
the first to  pay 1 per cent, m onthly. 
All but the O ld N ational and the 
C ity T ru s t and Savings now pay 
quarterly  and the o ther banks have 
follow ed the A nderson exam ple in 
paying m ore generously. T he 1 per 
cent, m onthly  plan is said to be 
very popular w ith the stockholders, 
as it gives them  som ething they can 
bank on for the paym ent of their 
m onthly  bills. Sending out the divi
dend checks m onthly, instead of 
quarterly , m ay involve a little m ore 
work, but the satisfaction  it gives to 
stockholders is said to m ake it w orth  
while.

T he new nickels have reached 
G rand Rapids and will soon, no 
doubt, be in general circulation. I t 
is no t likely they  will be im m ensely 
popular. T he coin m ay be highly 
artistic , but it is not one th a t will 
appeal to popular taste. On one side 
is the profile of an Indian, not an 
ideal Indian w ith feathers in the 
hair, such as appears on the one 
cen t piece, but the represen tation  of 
w hat m ay be a real red m an of the 
m odern long  hair type. T he profile 
is so large th a t there is barely room  
above it for “L ibe rty ” in the sm all
est kind of le tters. On the o ther 
side is a buffalo bull in profile stand
ing on a rock and on the rock is in
scribed “five cen ts” in type so small 
it can scarcely be read w ithout a 
m icroscope, and above, in equally 
small type the legend “ Epluribus 
U num .’’1 If there  is any th ing  on the 
coin to  indicate th a t it belongs to 
th is country  or Mexico or China, it 
is in type too sm all to  be read. The 
coin, no doubt, is a w ork  of a rt, and 
will buy as big a bag of peanuts as 
the old-fashioned nickel, but it is not 
well designed fo r com m on every-day 
use w ith people w ho like to  have val
ues expressed in a way they can un
derstand. T he first consignm ent of 
the  new coins w as received by the 
Com m ercial Savings, which pu t in an 
early  o rder for $1,000 w orth  of them . 
T he Com m ercial Savings divided 
with the o ther banks to a degree to 
give each of them  enough for a show 
ing pending the arrival of la te r con
signm ents.

T he Gobleville E xchange (p ri
vate) Bank, at Gobleville, V an Buren 
county, fo r m any years successfully 
conducted by S tanley Sackett, closed

its doors last week and a com m ittee 
of depositors is now investigating  its 
affairs and will advise the line of ac
tion to be taken. No sta tem en t has 
yet been made, but it is noticeable 
that the people of Gobleville, who 
should be m ost in terested , do not 
seem to be particularly  w orried  over 
the prospects. F rom  all accounts the 
trouble lies in the fact th a t Sackett 
has been p u tting  too much m oney 
into real estate and found it im pos
sible to  make a quick enough turn  
on slow assets to m eet dem ands that 
were made upon him. P lans are al
ready under consideration fo r the re 
organization  of the bank under the 
S tate  law, w ith local stockholders 
and a d irecto rate  of local business 
men and through  this bank the old 
private bank will be liquidated.

T he rep o rt of the S tate Banking 
Com m issioner, on th e  recen t pub
lished sta tem ent m ade by the banks, 
show s th a t savings deposits in the 
S tate have increased during  the past 
year $34,052,747 and com m ercial de
posits $6,420,901. T he savings de
posits now show  the handsom e to tal 
of $209,418,012. T his is in the  S tate 
banks only, the com pilation no t in
cluding w hat the N ational banks con
tain. W ith  savings deposits gaining 
at the rate  of tw o million a m onth 
M ichigan seem s on the road  to a 
com fortable old age, w ith resources 
available to  m eet any kind of hard  
luck th a t may come th is way.

Com m ercial Savings Bank stock last 
week took a sudden spurt to 215, as 
com pared w ith 201 the week before 
and 190 prior to that. Several sm all 
blocks of the stock changed hands 
at the high figure. I t  is understood 
insiders have been taking it.

If you doubt th a t hope “springs 
eternal in the hum an b reast,” consider 
the sixty-year-old m an who always 
takes the children to the circus, ex
pecting some day to find a show that 
lives up to its lithographs!

UNITED LIGHT AND
RAILWAYS COMPANY

CHICAGO, ILLINOIS
PORTLAND, MAINE GRAND RAPIDS, MICH.

P referred  Stock D ividend No. 10 
The Board of Directors of the United Light and 

Railw ays Company has declared a dividend of 
One and One-half Per Cent on the First Preferred 
Stock, and Three-quarters of One Per Cent on 
the Second Preferred Stock of the Company out
standing and of record March 21st. 1913. payable 
A pril 1st. 1913.

Comm on Stock Dividend No. 1 
The Board of Directors has also declared an 

INITIAL QUARTERLY Dividend of One Per 
Cent on the Common Stock of the Company out
standing and of record March 21st. 1913. payable 
April 1st. 1913.

Transfer books close March 21st. 1913. and re
open April 1st. 1913.

BEN JAM IN  C. RO BIN SO N .
S ecretary.

Office of
K E LS E Y , B R EW E R  & C O M P A N Y  

Operators of Gas & Electric Properties 
Grand Rapids, Mich.

The Board of Directors of the American Public Utili
ties Company has declared a quarterly dividend of one 
and one-half per cent (1H per cent) upon the preferred 
stock of the Company, payable by check April 1, 1913, to 
stockholders of record at the close of business March 20, 
1913. Books will be open for transfer April 1,1913.

Warren H. Snow, Treas.

Send Us Your Jackson Accounts
Jackson Collection Agency

Room 22 Dwight Block Jackson, Mich. 
(Keep this card for reference)

Kent State Bank
Main Office Fountain St.

Facing Monroe
Grand Rapids, Mich.

Capital - $500,000
Surplus and Profits - $300,000

Deposits
7 Million Dollars

Paid on Certificates

You can transact your banking business 
with us easily by mail. W rite us about it 
if interested.

Ask for our Coupon Certificates of Deposit
Assets Over Three and One-half 

Million

If You Have Money to Invest 
You

Owe it to Yourself to 
Investigate 

the stock of the

National Automatic 
Music Company
42-50 Market A v e . N . W . 

Grand Rapids, Mich.

Which has paid 45 consecutive 
monthly dividends 

amounting to 68 }4 per cent.

Send for particulars

T h e
O ld  N a t io n a l  B a n k

G R A N D  R A P ID S , M IC H .

Our Savings Certificates of Deposit form an 
exceedingly convenient and safe method of invest
ing your surplus. They are readily negotiable, being 
transferable by endorsement and earn interest at the 
rate of 3^  % if left a year.
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HlGAt®ADESMÄN
(U nlike a n y  o th e r  p ap e r.)

D E V O T ED  TO T H E  B E S T  IN T E R E S T S
O F B U S IN E S S  M EN .
P ub lished  W eek ly  by 

T R A D E SM A N  CO M PA N Y . 
G rand Rapids, Mich.

S ubscrip tion  P rice .
One do lla r p e r  y ea r, if  p a id  s tr ic tly  in  

ad v an ce ; tw o  d o llars  if n o t p a id  in  ad* 
vance.

F iv e  d o llars  fo r s ix  y ea rs , p ayab le  In 
advance . >

C anad ian  subsc rip tions, $2.04 p e r  y ea r, 
payab le  in v a riab ly  in  advance .

S am ple copies, 5 c e n ts  each.
E x tra  copies of c u r re n t issues, 5 c e n ts ; 

issues a  m on th  o r m ore  old. 10 c e n ts ; 
issues a  y e a r  o r m ore old, 25 cen ts .
E n te red  a t  th e  G rand  R ap id s  Postoffice 

a s  Second C lass M atte r .
E . A. STO W E, E d ito r.

M arch 12, 1913.

W H A T  W IL S O N  R E P R E S E N T S .
W oodrow  W ilson assum es the 

duties of obligations of the P residen
cy in a different capacity from  that 
occupied by any o th er President, ex
cepting possibly Lincoln. Perhaps 
it m ight be said also to  some degree 
of Cleveland’s first election, although 
that will be disputed. Every R epubli
can President of recent years has 
gone to the W hite H ouse as the rep
resentative of a victorious party. N ot 
one of them  has represented  in any 
sense a popular pro test. Every  one 
of them  was m ore or less a politician, 
em bodying the processes, scandalous 
and otherw ise, of politics.

W oodrow  W ilson was nom inated 
against the will of the politicians; his 
whole political career has been a con
tinuous series of battles w ith politic
ians and every step of his progress 
has been m arked by the w reckage of 
some political machine. In  a sense 
true of no previous Presiden t since 
Lincoln, he represen ts a popular p ro 
test, although th is p ro test was voiced 
by 2,000.000 less than  a m ajority  of 
the votes of the country. H e goes to 
his job w ith a m andate from  the peo
ple direct. H e is in a position, m ore 
than any of his predecessors, to  take 
com m and from  the w ord go. I t  all 
depends upon w hether he is big 
enough to hold it.

T he really responsible and patriotic 
D em ocrats believe th a t W ilson has 
the righ t in tentions and the righ t so rt 
of courage. B ut they know, also, that 
com pared with the m agnitude of the 
work cut out for him in W ashington, 
New Jersey  is as a w indow -garden to 
a bonanza w heat farm.

T hey read W ilson’s speeches and find 
no fault w ith the rhetoric. T hey are 
w ondering about “the m an behind the 
rhetoric.” T hey do not like his 
secretive way of “holding his cards 
so close to his vest,” as the poker 
players say; but they are w illing to 
forgive that. Some of them  are a bit 
"m iffed” because he is not hail-fel
low-well-m et with them  and does not 
take them  into his confidence; they 
hope th a t will be m itigated by b etter 
acquaintance. T hey are w ondering 
about his “fist,” and, assum ing the 
"fist,” how he will have to  use it. W ill 
he slap, o r  will he strike from  the 
shoulder?

T he D em ocrats w ho look upon the

new A dm inistration  as a chance at the 
pie counter are afraid th a t he means 
w hat he says and are w ondering how 
long it will take him to recognize the 
big problem , and to  take the leader
ship th a t aw aits the man strong  
enough to assume it. T he Republicans 
wait, even m ore afraid tha t W ilson 
will m ake his rheto ric  good by com 
pelling his own party  to  hear and 
obey the voice of the m aster it has 
lacked so long. If  he does that, their 
talk  of reform  and re-organization 
will rem ain as it is now, languidly in
teresting , bu t largely academic.

N O  M O R E  F R E E  SEE D S.
T he annual d istribution  of flower 

and garden seeds by the congressm en 
will no t take place th is year, and thus 
disappears one of our m ost cherished 
institutions, hallow ed by long custom  
and sanctified by age. T he item  for 
seeds was cut out of the appropriation 
for the A gricultural D epartm ent in 
its passage th rough  Congress. W hat 
iconoclastic hand wielded the knife 
is no t a m atte r of record, but w ith
out the appropriation  the seeds can
not be distributed, and the appropria
tion is gone. T he custom  of furnish
ing the congressm en and senators with 
seeds for free distribution  am ong their 
constituen ts began far back in the 
early  h isto ry  of the country  and, as 
originally conceived, the plan had m er
it. In theory  the seed to be d istrib
uted was of the rare  kinds or of 
varieties which it would be w orth the 
farm er’s tim e and trouble to cultivate 
and develop. T he d istribution was in 
the in terest of be tte r agriculture, a 
larger range of crops and m ore de
sirable varieties in poin t of hardiness, 
productiveness or quality. T he Gov
ernm ent, in fact, aimed to prom ote ex
perim ents in agriculture, often im port
ing seeds at considerable cost to per
mit the farm ers to try  them  out. In 
the early days each package sent out 
contained an invitation to the recipient 
to carefully observe resu lts and advise 
the D epartm ent as to  success or fail
ure. T he little  envelopes sent out 
still contain this invitation, but in
stead of rare  and unusual seeds, the 
supplies have been purchased by the 
G overnm ent from  the dealers w here- 
ever they could be obtained with lit
tle atten tion  to  variety  or quality. 
T he G overnm ent seeds have been very 
ord inary  and the annual distribution, 
m ade at the cost of m any thousands 
of dollars each year, have served no 
o th er useful purpose than  to give the 
congressm an an addition to  his cam 
paign m aterial. C onstituents have 
been pleased and flattered to be re 
m em bered, even if the seeds have 
been of no value, and the G overn
m ent has paid the bill. T he  d istribu
tion has at last been stopped, and it 
is about time. If the congressm an 
really w ant to send seeds to  their con
stituents, le t them  buy a few penny 
packages from  alm ost any reliable 
seed house and the constituen ts will 
then  have som ething w orth  getting  
and at no g reat expense to  the con
gressm an either.

The best compensation for doing 
things is the ability for doing more.

T A R R E D  BY T H E  SA M E S T IC K .
F rank  M. R yan has been re-elected 

presiden t of the in ternational asso
ciation of ironw orkers, as it w as an
ticipated he w ould be. Ryan was 
convicted last D ecem ber in the U n it
ed S tates Court a t Indianapolis of be
ing a t the head of the dynam iting 
conspiracy which perpetra ted  the Los 
Angeles T im es atrocity  and innum 
erable o ther crim es against p roperty  
and lives—all in the nam e and in the 
cause of organized labor. H e was 
convicted, w ith the evidence over
w helm ingly against him. Of his 
guilt there rem ains not the shadow 
of a doubt. H e is out on $100,000 
bail, pending an appeal from  the sen
tence of the court of seven years in 
prison. H is re-election to the p res
idency of the union is intended to im
press the general public as an expres
sion of confidence in him  by h is as
sociates—as a vindication and a tr ib 
ute—but honest citizenship will look 
upon it as an act of defiance and an 
im pudent challenge by a band of 
crim inals w ho feel th a t they  m ust 
stand together. I t  is a challenge to 
law and order by the forces of o r
ganized anarchy. I t  is a defiance of 
com m on decency. I t  was not unex
pected. T he en tire in ternationa l as
sociation of ironw orkers is ta rred  
with the same m urderous stick, so 
far as its leadership is concerned and 
it is such leadership, found in all the 
union labor o rganizations—unscrupu
lous, reckless and thoroughly  vicious 
—which has m ade organized labor 
som ething to  be dreaded by honest 
industry  and scorned by honest men. 
E very  union m an w ho condones the 
re-election of R yan—and no union 
man has been discovered w ho has 
raised his voice against the outrage 
—is at heart a m urderer, because the 
m an w'ho com prom ises w ith m urder 
is as bad as the m an w ho strikes the 
blow. T he m an w ho signs an ex
clusive con trac t w ith  union labor or 
perm its the use of the union label 
on his p rin ting  o r on goods he m an
ufactures is in the sam e class. T he 
accomplice is equally as guilty  as the 
principal.

F O R  F U T U R E  U S E .
A com m ittee of the L eg islature is 

investigating the P ere M arquette 
Railroad, its p ast m anagem ent and 
financing and its fu ture prospects. 
T he receivers of the road, w ith the 
perm ission of the U nited  S tates 
Court, are giving the com m ittee all 
the assistance possible in furnishing 
inform ation th a t m ay be desired. T he 
legislative com m ittee is not m ade up 
of men fam iliar w ith railroad  book
keeping and m ethods and how  th o r
ough and convincing the investigation 
m ay be cannot be determ ined until 
the repo rt is rendered. I t  is no t ap
parent that any g reat am ount of gc>od 
can be accom plished by the investi
gation, so far as the  P ere M arquette 
railroad itself is concerned. N o leg
islative enactm ent a t th is la te  day can 
undo the evils of the past. T h e  in- 
vestigaion will no t be in vain, how 
ever, if it leads to  the m aking of 
law s which will render the  w recking 
of some o ther fine ra ilroad  property  
through  wild financing impossible.

The old F lin t & P ere M arquette, the 
old D etro it. L ansing & N orthern  and 
Chicago & W est M ichigan railroads, 
before their m erger into the  P ere 
M arquette  system , w ere prosperous 
and giving good service to  the State. 
Follow ing their m erger the system  
fell into the hands of the financiers and 
becam e the foot ball of W all street. 
Instead  of being kept up, as a good 
ra ilroad  should, everyth ing w as sac
rificed to  a show ing of earnings, and 
the p roperty  was capitalized in 
stocks and bonds no t only to  the 
lim it of the inflated earnings, but for 
as much m ore as the an ticipated  in
crease in the earnings w ould perm it. 
T hese m ethods naturally  resulted in 
bankruptcy, and the best financial 
doctors in the land are  now w orking 
over the patient, try in g  to  pu t it on 
its feet once m ore. T he sto ry  of the 
financing of the P ere M arquette and 
the jugg ling  of the  p roperty  has been 
told in m ore or less detail man} 
tim es before, bu t the full sto ry  has 
never come out. T he legislative com
m ittee, lacking experience and expert 
know ledge, m ay no t be able to  b ring  
out all the facts, bu t enough ought 
to be developed to  afford a  basis ioi 
legislation th a t will p revent ep iso le s  
of this kind in the future.

F A S H IO N  W E E K .
W ith  w eather conditions favorable 

Fashion W eek in G rand R apids is 
proving to be a g rea t success. The 
m erchants have co-operated with 
splendid effectiveness in m aking their 
stores and windows attractive, and 
it has been m any a year since the 
tu rn  out to see the spring—or, for th a t 
m atter, any o ther seasonable—display 
has been so large. T he departm ent, dry 
goods and ready-to-w ear sto res have 
of course, been the leaders in the 
Fashion W eek m ovem ent and have 
been m ost e laborate in their execu
tion of plans to  m ake the a ttrac tio n s 
strong, but the clo th ing  dealers, the 
haberdasheries and the shoe m en have 
contributed  their portion  to the gaiety 
of the week, and the jew elers, florists 
and o ther have no t neglected oppor
tunities to  catch the passing eye. F rom  
the viewpoint of business actually 
done the week may no t be a record 
breaker, but the united effort to make 
the show windows especially pleasing 
and to bring out the shoppers to  look 
around and to  see w hat m ay be of
fered, the week is proving an unquali
fied success. N ot only have the hom e 
shoppers and sight seers tu rned  out 
strongly, bu t there have been m any 
visitors from  the small tow ns around 
Grand Rapids. T hey  come th is week 
to  see and to adm ire and to get ideas 
and they will re tu rn  to  buy. The 
G rand Rapids m erchants are to  be 
congratu lated  upon the success of 
their co-operative m ovem ent. T hey 
have m ade a show for shoppers and 
sight seers never surpassed in th is m ar
ket for beauty and effectiveness, and 
this ought to  be an auspicious s ta rt 
fo r the real shopping season to  come 
later. T here  is only one week after 
this, by the way, before E aster. T he 
last week should p resen t g rea t op
portunities for those m erchan ts who 
handle fem enine gear if they  are alive 
to  the possibilities.
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B E T T E R  B U T T E R .

N eeded Im provem ent in H andling  
B u tte r and Eggs.*

Probab ly  the one th ing  th a t the 
m em bers of th is A ssociation desire 
above all o ther th ings is th a t the qual
ity of M ichigan’s b u tte r  and eggs 
shall be im proved. I have heard for 
years about the high quality of W is
consin’s dairy products. W isconsin 
cheese and W isconsin b u tte r always 
b ring  the top price in the m arket, 
while M ichigan cheese and Michigan 
bu tte r are always several degrees low
er in price and in quality. T here is 
no reason why M ichigan should not 
be a be tte r dairy sta te  than  W iscon
sin and produce equally as good dairy 
products and if she does no t there is 
essentially  som ething w rong. I have 
given th is subject careful study for 
the last m onth and I think tha t I can 
point out the cause of M ichigan’s low 
grade bu tte r and likewise the rem edy 
for the same. In  the S tate  of M ichi
gan the g reat bulk of the b u tte r is 
m ade from  gathered  cream. T here  is 
and has been a fierce w ar of com 
petition  betw een the so-called cen
tralizers and the local cream ery. E ve
ry four corners has several cream 
buyers who are w illing to buy and 
pay a good price for anything in the 
form  of cream', no m a tte r  w hat its 
condition. If  the buyer is rem on
stra ted  *vith because he buys a can of 
ro tten  cream  he at once says, “W hy, 
if I don’t buy it, my opponent will 
and thus he will get the producers’ 
trade .” W hen farm ers are asked to 
take bette r care of their cream  they 
at once respond, “W h a t’s the use of 
my taking any ex tra  care with it? 
T he cream  buyer will buy it in any 
old condition,” and so the farm er is 
no t to be blam ed. T he rem edy really 
lies w ith the cream ery m an who buys 
bad cream  when he should refuse it, 
but, ow ing to the com petitive condi
tions before referred  to, he cannot 
be depended on to do this.

Cream  is an anim al product and 
kept a few days in ho t w eather, like 
any o th er anim al product, it begins 
to putrefy  o r “w ork.” M any cans 
received at the cream eries are boiling 
over, so far has th is putrefac tive p ro 
cess gone and yet th is stuff is taken 
into the cream ery, run through  a pas
teurizer and m ade into so-called 
cream ery butter. N o w onder the peo
ple of the S ta te  are beginning to re
fuse to  buy cream ery b u tte r  because 
they  say it doesn’t “keep.” No w on
der th a t several cold sto rage men have 
been badly hurt, financially, endeavor
ing to keep b u tte r  m ade from  this 
kind of stuff.

W h at is the rem edy for this condi
tion? T he cream ery m an from  time 
to  tim e has proposed the g rading of 
cream . T h a t is, paying the farm er a 
less price fo r ro tten  cream , but, alas, 
w hen the stress  of com petition came, 
he w ent back to the old habit of pay
ing top price for a bottom  product. 
C onditions m ust be sim ilar in W is
consin and I have endeavored to as
certain by investigation  how W iscon
sin deals w ith these conditions. I

•P a p e r  read  b y  J . W . H elm e, S ta te  D a iry  
a n d  Food C om m issioner, a t  te n th  an n u a l 
conven tion  M ich igan  P o u ltry , B u tte r  a n d  
E g g  A ssociation .

find, first, th a t W isconsin has a law 
providing severe penalty  for any pro
ducer who offers for sale to  any 
cream ery or cheese facto ry  insanitary 
milk or cream. I find, further, tha t 
W isconsin laws provide a severe pen
alty for any producer who offers for 
sale to any cream ery or cheese fac
tory  insanitary  milk or cream. I find, 
also, W isconsin has a stric t sanita tion 
law governing the plants of cheese fac
tories and cream eries and, w hat is m ore 
im portant, I find that W isconsin en
forces these laws. In looking over 
the repo rt of the Dairy and Food 
C om m issioner of W isconsin for the 
year ending July, 1910, I find that 
there w ere tw enty prosecutions and 
convictions for m aintaining cream er
ies in insanitary  condition. In  the 
tw enty  years of existence of the

M ichigan D airy and Food D epart
m ent, there never has been a prose
cution for th is cause. I find in the 
sam e report th a t there  w ere forty-six  
prosecutions and convictions for m ain
tain ing  cheese factories in an in
sanitary  condition. M ichigan has 
yet to m ake one prosecution for 
this cause. I find there w ere 
tw enty  prosecutions and convic
tions of farm ers for offering insani
ta ry  m ilk and cream  to factories. 
T h ere  is no law in M ichigan against 
such an offense. ' I find there  w ere 
seven prosecutions and convictions of 
cheese factories and cream eries for 
m anufacturing  an article of food from  
insanitary  milk. W e have no law on 
th is subject. I t  seem s to me th a t 
here is the cause of low grade bu t

te r  and cheese in Michigan. W e have 
depended upon the ow ners of cheese 
factories and cream eries to  rem edy 
these conditions. T hey  have u tterly  
failed. I believe the only rem edy is 
the W isconsin one. F o r th a t reason 
I have caused to be introduced in the 
p resen t L eg islatu re  the W isconsin 
laws on th is subject and if they are 
enacted into law, as I believe they 
will be, this D epartm ent will endeavor 
to see tha t a few penalties are hand
ed out, both  to  producer and m anu
facturer, which I believe will effectu
ally raise the quality of our dairy 
products. A t least I hope so and the 
experim ent is well w orth  trying.

B etter Eggs.
The question of be tte r eggs is in 

reality  a sim ilar question. T he local 
m erchant and the peddlar will buy

any old th ing  th a t has a shell on it. 
If he d oesn ’t his com petitor will and 
thus he will lose the farm ers ' trade. 
So long as this condition continues 
the farm er will not take any p arti
cular care of his eggs and why should 
he take any ex tra  pains when he can 
get no h igher price for them ? The 
selling of bad eggs can, I believe, be 
prosecuted under our general food 
law, if any one has the sand to  do it. 
I t  is sim ply up to the buyer to do a 
little  prosecuting in which he will be 
aided by this D epartm ent as much as 
possible. In  the case of eggs, I be
lieve th a t the m ost good can be done 
by an educational cam paign with the 
farm er. T he old hen m anufactures 
her egg in a sanitary  condition, so 
we have not th a t to fight. I t is the

fault of m an that we have bad eggs. 
T he reason for ro tten  eggs is easily 
explained. Infertile  eggs will not 
rot. F o r a num ber of years I had 
much practical experience in the 
hatching of eggs. Several hundred 
eggs would be put in an incubator. At 
the end of a week we would test these 
eggs. T hose eggs th a t w ere in fer
tile were as good as fresh eggs when 
taken out. M ore than  that, I have 
seen hens set for six weeks on infer
tile eggs and w hen taken from  under 
her and broken, no difference could 
be told betw een those eggs and a fresh 
egg. T he reason why sum m er eggs 
are apt to  be poor keepers is th is: 
At a tem peratu re of 95 degrees on a 
hot sum m er day the germ  in the fer
tile egg will s ta rt its production of 
life. If the tem peratu re of th a t egg 
falls to 70 degrees at n ight th a t germ  
which has sta rted  will die. Pu tre fac
tive processes will then sta rt in and 
we have the ro tten  egg. T he reason , 
spring eggs keep longer than sum m er 
is that at th a t tim e of the year the 
tem peratu re does not rise high enough 
to s ta rt incubation of the germ. The 
rem edies, therefore, for poor eggs in 
sum m er are tw o: F irs t, eggs should 
be frequently  gathered  especially oil 
hot days to prevent incubation s ta r t
ing. This, however, is inpracticablc 
on m any farm s. By far the best 
rem edy is to educate the farm ers that 
if they wish good keeping eggs, about 
the middle of June when the hatching 
season is over, th a t all roosters should 
be sent to m arket and, as a result, 
the infertile eggs produced in the 
flock would keep be tte r than  the early 
spring eggs. T his is a m ere m atter 
of education and th is D epartm ent will 
endeavor to take up educational work 
along this line during  the com ing 
sum m er. “Swat the R ooster” should 
be the w ar cry of the com ing summer.

In  conclusion, I wish to  sta te  that 
if there is any service th is D epart
m ent can render your Association, we 
will only be too pleased to do so, 
because the D epartm ent can be much 
m ore affective and effeient when it 
w orks hand in hand w ith the business 
associations of the State.

T ry  T his in Y our Tow n.
“T he m an w ho gives the m ost 

change back,” is the way a Rome, N. 
Y., c lo th ing  m erchan t advertises him 
self in the local papers. H e runs a 
large establishm ent and has featured 
this slogan in all his advertising  for 
a considerable period. H ow  do you 
suppose he m akes good on this 
"change” racket? N ot by selling things 
cheaper than anyone else, for he gets 
as good prices as anybody. H e gives 
you back, when he m akes change, one 
cent m ore—a new penny righ t out of 
the m int—than is com ing to  you every 
time, no m atter how sm all o r how 
large the purchase. T h a t does not 
m ake a big sum, bu t it im presses his 
sto re  on the m inds of the custom er, 
and he goes away saying to  himself, 
“By George! he does give the m ost 
change back, w ell he does a t th a t!” 
A stun t of th is so rt s ta rts  everybody 
to talk ing  and no o ther dealer is going 
to do it for it would show him up as 
a “copy cat” of th e  first w ater.
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M aking the M ost of Y our Stock.
I t  has been my experience to visit 

scores of retail stores during  the past 
year w here the clerk assigned me 
showed very plainly that, personally, 
he didn 't give a rap w hether he sold 
me anything or not. And in quite 
as m any instances 1 have found a de
cided tendency to belittle the goods 
which the clerk is specifically hired 
to boost.

One instance will do as well as a 
dozen to illustrate m y point, although 
I could give you the dozens w ithout 
undue search through  the files of my 
m em ory.

I rem em ber, in particular, a trip  to 
a hardw are store in one of Chicago's 
suburbs in search of a pocket-knife. 
T his sto re’s assortm ent of knives was 
not large, and yet I noticed as soon 
as the clerk pulled out the first tray 
th a t they bore a well-known trad e
m ark and were of good quality.

T here w asn’t however, a knife in 
stock of ju st the kind 1 asked for. 
Some tim e before I had seen a pocket- 
knife which had a piece cut out of 
the handle, so th a t the blade m ight be 
m ore easily opened. I t  had struck 
me as a very convenient feature, and 
I thought T would like one of the same 
sort.

“Arc these all you’ve got?" I said. 
“ 1 really w anted the easy opening 
kind, but perhaps,”------

“T h a t’s all w e’ve got." broke in the 
clerk. “O ur stock of knives isn 't very 
large. M ost likely you can get them 
down at S teel's on the next corner."

I am sure th a t 1 could have been 
persuaded to  take one of the knives 
in the case if the clerk had shown 
me a few of them. Rut he stood by 
listlessly and m ute and wheeled away 
as soon as I showed signs of going. 
So, of course, I w ent elsewhere, and 
the sale w as lost to  store num ber one.

T h a t’s the sort of attention  I ’ve 
received from hundreds of retail clerks 
in both city, village and country, and 
that is, m oreover, the reason why 
thousands of these clerks are convinc
ed th a t there are no opportunities for 
the m an or wom an behind the counter.

To tell the tru th , there are not for 
th a t so rt of clerk. A clerk like the 
one th a t helped me to decide not to 
purchase w ouldn’t know an opportun i
ty if he saw one, and certainly would 
no t have the initiative to seize it and 
m ake good on it.

Suppose, for instance, th a t the 
sales m anager or superin tendent of 
this store had been standing near 
enough to w itness th a t episode. And 
suppose th a t - he w ere casting  his 
eye about to find a prom ising candi

date for a departm ent-head job that 
would soon be open.

Do you think th a t clerk would 
have landed the position?

In one sentence he had told me, 
in m anner, th a t he d idn’t care 
w hether he sold anything or not 
and, in words, th a t his firm had been 
deficient in providing only a small 
stock, and th a t it was quite likely 
there was noth ing in the  lot that 
would suit me, and th a t a com 
petito r could probably supply me.

Do you get the full force of those 
w ords?

Treasonable, if there  is such a 
th ing  as treason in com m erce, and 
yet the .clerk thought noth ing of it 
—was, perhaps, not even aw are that 
he was com m itting  a business crime, 
and one th a t would h u rt both his 
em ployer and himself.

T h a t’s because he had the “don’t 
care” spirit. And the “don’t care” 
clerk can count him self lucky to 
hold his present position. T he bet
te r job and the  fa tte r pay envelope 
are no t for him or his kind.

T h ere’s ano ther point in the 
"knife” anecdote, however, th a t 
brings out a fault th a t I have noticed 
in m any clerks, even am ong those 
who are fairly efficient in o ther w ays; 
th a t is, the failure to make the m ost 
of the stock on hand.

Com plete stocks are a highly desir
able equipm ent for the clerk to work 
with, but really perfect stocks never 
exist, even in the best and biggest 
stores. T hey arc an im possible ideal. 
And so it becom es necessary for every 
-•lerk to make the m ost of the stock 
at hand.

T he hardw are clerk m ight at least 
have showed me his line to the best 
advantage—told me som ething of the 
tradem arked brand, and perhaps 
showed me th a t any of the knives 
opened easily enough.

T en  to one I would have adopted 
his suggestion and, while the firm 
would have been but a few cents 
richer for my purchase, I would have 
had a great deal m ore respect for 
its efficiency and ability to  supply 
my wants, and th a t would have made 
me a perm anent custom er.

F rank  Stowell.

A country school teacher w as cash
ing her m onthly check at the bank. 
The teller apologized for the filthy 
condition of the bills, saying, “ I hope 
you’re no t afraid of m icrobes.”

“ N ot a bit of it,” the schoolm arm  
replied. “ I ’m sure no m icrobe could 
live on m y sa la ry .”

M any a good bargainer has bought 
him self into bankruptcy.

Appealing to  the C ounter T rade. 
W ritte n  fo r th e  T rad esm an .

T elephone trade is excellent in its 
way and the roadm an and the order- 
taker help in building up the ir share 
of the business, but for a good many 
years to come, the sales across the 
counter will undoubtedly provide the 
m erchant, no m atter in w hat line of 
business he is engaged, with the m ost 
substantial portion  of his profits.

I t  is claim ed with m ore than a 
m ere show of justice that it is easier 
to sell goods from  behind a counter 
than over the wire or at the custom 
er’s own home, w here the goods can
not be displayed but m ust be de
scribed by w ord of mouth. Telephone 
and kitchen-door sales are usually of 
goods which the custom er has al
ready in mind or which she buys reg 
ularly in this way. W ithout the 
goods to display, the salesm an is 
handicapped.

In the sto re , behind the counter, 
he w orks to b etter advantage. The 
custom er, in the course of buying 
certain  articles, m ust inevitably no
tice m any others, some of which will 
appeal; while the salesm an has am 
ple opportunity  to  suggest further 
purchases or call a tten tion  to new 
specialties being introduced. F o r 
this reason it pays the m erchant to 
induce the custom er to come to him 
in his store, ra ther than  send his 
representatives to negotiate with the 
custom er at her place of residence.

T his is the underly ing  principle of 
the bargain sale. Certain lines are 
advertised at a ttractive prices, a 
crow d of custom ers is brought to the 
store. A large p roportion  of these in 
addition to the advertised lines pu r
chases o ther goods at regu lar prices. 
H ere is w here the bargain-m aker 
finds his profits.

A dvertising  is the outstand ing  
m ethod of luring  the custom ers to  the 
store. T his advertising  may take the 
form  of new spaper publicity; or of 
circular le tters to a carefully selected 
m ailing list of regular custom ers and 
prospects; or of a ttractive window 
display. To bring custom ers to the 
store on “blue” M ondays, dry goods 
men in particu lar have in some in
stances institu ted  M onday bargain 
days. Similarly, efforts are m ade by 
advertising  special a ttrac tions to 
bring fo rth  m orning or early after
noon shoppers.

H aving a ttrac ted  them , every pos
sible effort should be m ade to in
duce them  to purchase m ore than  the 
goods they originally came for. This 
does not m ean over-persuasion; but 
it does m ean the a ttrac tin g  of the 
custom er’s a tten tion  to a wide range 
of articles, for the purpose of re 
m inding her of th ings she ought to 
purchase but has fo rgo tten , or calling 
her a tten tion  to  new. lines and in
ducing her to  try  them .

T he first essential to th is end is 
the attractive displaying of the goods. 
T his involves, in addition to the win
dow displays, a ttractive counter and 
silent salesm an arrangem ents. N ot 
m erely the goods them selves, but 
price tags and show cards, should  be 
shown. T he effectiveness of such 
display in m aking sales is show n in 
the 5-10-15 cent stores, w here prac

tically every article in stock is dis
played with its price plainly m arked, 
and very little  salesm anship is re
quired or expected on the p art of the 
clerks. T he goods should be so a r
ranged th a t the custom ers no t m erely 
may but m ust see them . Of course, 
the entire  stock cannot be so ar
ranged in the average sto re; but 
lines which it is desirable to push 
should be given ex tra  prom inence.

But the retail store is no t depend
ent solely upon display to sell goods. 
A larger and m ore im portan t factor 
is personal suggestion on the part of 
the m an or woman behind the coun
ter.

T he salesm an m ust no t be content 
to m erely sell the goods asked for 
in the first place. Such a course is 
m ere o rdertak ing—neither m ore nor 
less. F o r all practical purposes, a 
slot m achine would serve as well as 
an o rdertaker, and be less expensive. 
T he salesm an’s purpose is to call a t
tention to o ther articles, and to  en
deavor to sell the custom er m ore than 
she at first contem plated.

T his does not m ean forcing  goods 
upon a custom er, or talking her head 
off in an effort to  induce her to buy. 
But the tactful salesm an is doing the 
custom er an actual service when he 
politely calls a tten tion  to o ther goods 
in addition to  those originally  asked 
for. H is purpose should be and is 
to help the custom er to m ake a good 
selection of groceries for the table 
o r u tensils fo r the kitchen or gar
m ents for the w ardrobe. H e is a 
caterer to the actual needs of the 
custom er—needs which the custom er, 
through forgetfu lness or otherw ise, 
m ay not a t the m om ent appreciate.

Suggestions of th is so rt are of 
prim e im portance in business build
ing. By such suggestions one g ro 
cer of m y acquaintance built up a 
tidy little trade in peanut bu tte r when 
tha t article was a novelty. Newly in
troduced syrups, b reakfast foods, 
kitchen utensils and novelties can be 
n iost effectively introduced in th is 
way. W illiam  Edw ard Park.

The w eakest m en are obstinate, a r 
b itra ry  and self centered.

Parcels Post Zone 
Maps

We are prepared to furnish local 
zone maps, about 10 x  14 inches in 
size, showing tow ns located in first 
and second zones from  the place of 
com putation (similar to  the  map 
printed in the  Michigan Tradesman 
of Dec. 11). as follows:

500...................... $11.00
1000...................... 13.00
1500.....................  15.00
2000...................... 17.00

This includes the m aking of an en
graved plate about 8 x  10 inches in 
size and the  prin ting  a t top or bot
tom  of plate several lines se tting  
forth  who is responsible for the  dis
tribution  of the map. On account of 
the  tim eliness of the  map. due to  the  
in terest in parcels post a t th is time, 
no souvenir would be more generally 
appreciated than  this.

Tradesman Company 
Grand Rapids, Mich.
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W h at Som e M ichigan C ities A re 
Doing.

W ritte n  fo r th e  T ra d esm an .
T he new in terurban  road from  Sag

inaw to Bay City will be in opera
tion th is sum m er and th rough  lim 
ited cars will be operated  betw een 
Bay City and D etro it via. Saginaw 
and F lin t in about th ree and a  half 
hours.

T he D etro it U nited  Railw ay has 
bought land at Pon tiac fo r pow er 
house and car barn  purposes.

A farm ers’ co-operative com pany is 
being form ed to  take over the cream 
ery a t Saranac.

F lin t has 124 factories, w ith 10,000 
operatives. T he value of the output 
last year w as $30,000,000.

T he B urden Broom  Co., of K ala
m azoo, is building a $10,000 addition 
to its plant.

T he Cassopolis Com m ercial Club 
has been organized in th a t city, w ith
A. K. H ayden as President.

Saginaw  is expecting over 1,500 
Odd Fellow s a t the Grand E ncam p
m ent, to be held in th a t city  in May.

T he L yons M achine M anufacturing 
Co., of Lyons, is rem oving to  M us
kegon H eigh ts and will em ploy fifty 
to  seventy-five men.

T he F lin t B oard of Com m erce is 
requesting  F lin t m anufacturers to 
em ploy m en w ith hom es in th a t city 
in preference to  outside labor.

T he new Com m ercial Club room s 
a t K alam azoo will include a conven
tion hall which will seat 400 people.

T he M ichigan P rin ters , 500 strong, 
will m eet in K alam azoo April 17-19.

T he rep o rt of the S tate  L abor Com 
m issioner show s th a t 315 factories 
w ere established in D etro it last year.

T he Solvay P rocess Co., of D etro it, 
will e rect a steel factory  building of 
ten  sto ries at a cost of $210,000.

T he M ichigan C entral Railw ay has 
plans for building a  new passenger 
sta tion  a t the in tersection  of the 
G rand Rapids & Ind iana  Railroad, 
at Kalam azoo.

T here  are 174 factories in Lansing, 
an increase of four over the previous 
year. T he num ber of em ployes is 
7,651, an increase of 2,355 in the past 
twelve m onths. L ansing’s popula
tion is around 45,000.

S ecretary  Butler, of the K alam azoo 
Com m ercial Club, is p reparing  a 
booklet, w ith m ap and guide to the 
city, which will be handed out to 
v isitors a t conventions.

T he M uskegon C ham ber of Com 
m erce has plans for the draining of 
the big m arsh  a t the m outh of the 
M uskegon river, converting  this 
trac t into sites for m anufacturing  in
dustries, especially p lan ts  for m aking 
steel and steel products.

T he Buick Com pany a t F lin t, has 
aw arded the con tract for building a 
new brass foundry, replacing the one 
destroyed by fire in January .

T he G rand T ru n k  Railw ay will 
build a new passenger sta tion  a t Mt. 
Clem ens w ithin a year, a t a cost of 
$30,000.

F ree city  m ail delivery w as s ta r t
ed in E aton  Rapids M arch 1, 
w ith tw o carriers.

T he police of F lin t have sta rted  a 
clean up crusade and undesirable

characters have been ordered  to  
“move on.”

F lin t’s new filtration p lan t will be 
ready for operation  when high pres
sure steam  connections are made. 
T he city will give the p lan t ninety 
days’ free tria l before accepting same.

W o rk  will begin th is sp ring  on 
the new C arnegie library , a t Grand 
H aven. T he building will cost $12,- 
000.

A rbeiters of the S tate will invade 
the U pper Peninsula for the first 
tim e th is year and will hold their 
annual convention June 10-12 in 
H ancock.

T he w heels will tu rn  again at the 
S nyder-Fuller plant, a t Lake Odessa. 
H erb e rt D enton, of Benton H arbor, 
will m anage the plant.

A llegan has been offered a $10,000 
lib rary  building by A ndrew  Carnegie, 
if a suitable site is provided, w ith an 
annual appropriation  of $1,000 for 
lib rary  m aintenance. T he offer will 
probably be accepted.

T he T rade  In te rs ta te  C om m ittee of 
the Saginaw  B oard of T rade  has p re
pared blank form s of application 
which m ust be filled ou t by solicitors 
of funds of any kind, if they  wish the 
endorsem ent of the B oard o r the as
sistance of its m em bers.

Member's of the Bay City Ad. 
Club listened to an in teresting  talk 
recen tly  by F inley Green, of Buffalo. 
Mr. Green said th a t honesty and su
perio r service to  custom ers are the 
basis of business success.

T he cen tral delivery plan has been 
dropped by P etoskey grocers for the 
presen t, som e of the g rocers p re
ferring  to go it alone.

T he T hornapple Gas and E lectric 
Co. will expend $16,500 in im proving 
its equipm ent in H astings, Nashville 
and Lake O dessa th is year. The 
dam at L aB arge will be rebuilt w Fh 
concrete. ,

T he Bent Rim  Co. will build an ad
dition 50x50 feet, tw o stories, to  its 
p lan t a t Lowell.
■ E. B. R am sey is the new Presiden t 

of the N orth  Side Com m ercial Cl .to 
of Lansing. O ne im portan t m atter 
to  be taken up th is year will be 
bette r ra ilroad  service for the north  
side m erchants.

T he Pontiac Bridge & Boiler 
W orks has sta rted  construction  of its 
new plan t a t Pontiac.

T he M uskegon Cham ber of Com 
m erce has issued a booklet, called 
“ L ittle B oosters,” and is u rg ing  cit
izens to  use a leaf from  the book in 
every le tte r  they  send out. Each leaf 
gives reasons w hy M uskegon is a 
good tow n to tie to.

T he G rand Council of the Royal 
A rcanum  will be held in K alam azoo 
A pril 14-16, and 300 delegates are 
expected.

T he Lee & P o rte r  Axle W orks, of 
Buchanan, which w as recently  de
stroyed  by fire, will not be rebuilt 
there . I t  is expected the com pany 
will locate either in K alam azoo or 
Jackson. A lm ond Griffen.

A nyw ay, a first class baker isn’t a 
com m on loafer.

T here  are a lo t of cheap skates ou t
side the ska ting  rinks.

B eautiful T ribu te  to  a  G rocery Clerk.
F ran k  Caswell— faithful F rank  

Caswell—passed to  his e ternal rest 
last T hursday. T hough continuously 
on duty, he has been grow ing notice
ably m ore feeble for a year, and dur
ing the th ree weeks last past, his con
dition has been precarious, and while 
the end was though t to  be near, it 
came so unexpectedly sudden th a t 
it was a shock to the m any who had 
been so solicitous about his condition 
since he was forced to take to his bed 
about a m onth ago.

F rank  Caswell was 48 years old and 
continuously since a boy in knee 
pants, tw irty-five years ago, he has 
been a clerk in the em ploy of H. A. 
Rich—the first four years in m eat m ar
ket, and the rem ainder of th a t long pe
riod as a g rocery  salesm an. T here  are 
few, if any, on Main street, with con
tem poraneous clerical career. H is 
acquaintance th roughout the country 
surrounding  Ionia was wide and the 
num erous enquiries daily, over te le
phones from  city and country  was 
m arked.

F rank  leaves no blood relatives ex
cept an aged and feeble m other, Mrs. 
W illiam  Knowles, and he is the fifth 
and last of her children to depart this 
life. T he sym pathy of many is w ith 
her in her g reat grief.

In  the death of F rank  Caswell the 
R ecording Angel dips her quill into 
the life-blood of a popular social fav
orite. K indness of m anner, stric t in
tegrity , and close a tten tion  to busi
ness were his chief characteristics and 
so, be tte r than property  or riches, he 
grew  in the esteem  of all who knew 
him at all intim ately.— Ionia S tand
ard.

A nnual M eeting of P o rt H uron  
Council.

P o rt H uron  M arch 10.—T he regu
lar m eeting  of P o rt H uron  Council, 
No. 462, U. C. T., w as held Saturday 
evening, M arch 8. T he follow ing of
ficers w ere elected for the ensuing 
year:

Senior C ounselor—E. J. C ourtney. 
Jun ior Counselor— E m m erson Gray.
Conductor—R. H . Reed.
Page— Geo. L angtry .
Sentinel—F red  O tt.
Secretary  and T reasu rer—M anford 

W att.
B oard of D irectors—A. D. Seiver, 

W . J. D evereaux, F. E. M innie and 
H am ilton  Irving.

W . A. M urray  re tires to  P ast Coun
selor and was also elected delegate 
to  the convention at Grand Rapids. 
W . J. D evereaux w as elected a lte r
nate.

W hile m aking his usual rounds of 
his tw enty-one custom ers on M onday, 
F. N. M osher had com pleted his 
w ork on the south side of Black 
R iver and his m ind w as on his next 
custom er, Lee Neill, who is just 
across on the north  side of the bridge 
and try ing  to entertain  a friend, and 
/also boom  the tow n by telling him 
about the w onderful struc tu re  span
ning the river. F rank  had the m is
fortune to m eet a lady, accom panied 
by a pet dog. Now F rank  has a 
habit, w hen enthused over th ings 
w orth  while, of ra ising  his r ig h t foot 
and, on this particular occasion it 
came down upon the neck of Mr. 
lap dog. T h is was follow ed by a 
frightful yelp from  the dog and by
“D------ the D------  dog” (F ran k ’s
usual prayer) from  Frank. T he m is
tress  threw  up both hands and ex
claim ed: “Oh M ercy! how exaspera t
ing to call m y docile dog by such a 
nam e!” W hereupon F rank  came 
forth  w ith, “Excuse me, lady, I fo r
go t his o ther nam e.”

E. J. Courtney.

The word “g ro cer” in old tim es 
m eant a w holesale dealer or jobber— 
one w ho sold any kind of goods “in 
g ross,” that is to say, in unbroken 
packages. By gradual transm utations 
it took on the w holly opposite sig
nification of one who sells at retail.

R E Y N O L D S  F L E X I B L E  A S P H A L T  
S L A T E  S H I N G L E S

H A VE E N D O R S E M E N T  OF LE A D IN G  A R C H IT E C T S

Reynolds Slate Shingles After Five Years Wear Wood Shingles After Five Years Wear

Beware of Im itations. For Particulars Ask for Sample and Booklet.
W rite us for Agency Proposition. D istributing A gents a t 

Saginaw Kalamazoo Toledo Columbus Rochester Boston Chicago 
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Milwaukee Battle Creek Dayton Youngstown Syracuse Scranton

M. REYNOLDS ASPHALT SHINGLE CO.
Original Manufacturer, GRAND RAPIDS, MICH.
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M ic h ig a n  P o u lt r y ,  B u t te r  a n d  E g g  A s s o 
c ia t io n .

P re s id e n t- -B . L. H ow es, D etro it. 
V ice -P re s id e n t—H . L . W illiam s, H owell. 
S ec re ta ry  an d  T re a su re r—J . E . W a g 

goner, M ason.
E x e cu tiv e  C om m ittee—F . A. Johnson , 

D e tro it; E . J . Lee, M idland; D. A. B e n t
ley, Saginaw .

Annual Convention Poultry, Butter 
and E gg Men.

Mason, M arch 10—T he ten th  annual 
convention of the Michigan Poultry . 
B utter and E g g  A ssociation w as call
ed to  order by P residen t B. L. Howes, 
in the H otel Griswold, M arch 7. Mr. 
Penm an, City A tto rney  of D etroit, in 
the absence of H on. O scar B. Marx, 
welcomed the A ssociation with some 
well chosen rem arks. F ran k  Johnson 
respond for the Association. Follow 
ing th is address Presiden t H ow es 
gave his address, as follow s:

I t  is  w ith  p le a su re  th a t  I  g re e t you a t  
th is  ou r te n th  an n u a l conven tion , and  
th a n k  you fo r th e  a s s is ta n c e  you h av e  
show n to  y o u r officers an d  E xecu tiv e  
C om m ittee.

On looking  o v er th e  w ork  of th e  p a s t 
y e a rs  th a t  I  h av e  been asso c ia ted  w ith  
th is  A ssociation , a s  I  have  w atch ed  its  
g ro w th  a n d  th e  deve lopm ent of th e  good 
fellow ship  w h ich  now  ex is ts  be tw een  its  
m em bers, I  can  n o t help b u t th in k  th a t  
th e  w ork  done h a s  been  a  source of m u 
tu a l benefit to  eve ry  pou ltry , b u t te r  and  
egg  d ea le r in  M ichigan an d  th a t  th e  la s t 
y e a r  h a s  been  th e  m o s t p rog ress ive  th a t  
w e h av e  eve r experienced .

T h e re  is no d oub t th a t  th e  s ta r t  th e  
M ich igan  egg  dea le rs  m ade la s t  y ea r, in 
b uy ing  eggs on a  q u a lity  basis , w as  a  
s t a r t  in  th e  r ig h t d irec tion , a n d  I  a s su re  
you th a t  th e re  w ill be m any  m ore d ea l
e rs  b u y in g  on th a t  b a s is  th is  y ea r. In  
look ing  over th e  m a tte r , I  find th a t  th e  
d ea le r  w ho s ta r te d  it la s t  y e a r  is not 
only  w ell p leased  w ith  h is  la s t  seaso n 's  
w ork , b u t is go ing  to  con tinue. W hile 
m a n y  of th e m  only s ta r te d  in  a  sm all 
w ay. th e y  in fo rm  m e th a t  th e y  a re  go
in g  to  bu y  th e ir  en tire  rece ip ts  th is  y ea r 
on a  q u a lity  basis . You can  read ily  
rea lize  th a t  if a ll th e  buyers  in  th e  
S ta te  w ould do th e  sam e, i t  w ould no t 
only  e lim in a te  th e  h eavy  loss of “ ro ts ” 
a n d  “sp o ts ,” b u t trie M ichigan egg  w ould 
s ta n d  in  a  c lass  by  itse lf  an d  com m and 
a  p rem ium  on a n y  m a rk e t.

T h is  A ssocia tion  should co -o p era te  in 
ev e ry  w ay  possib le  w ith  th e  G overnm ent 
in  th e  e ffo rts  to  im prove th e  q u a lity  of 
th e  M ichigan egg, a s  w ell a s  to  b e t te r  
th e  cond itions concern ing  th e  p roducing  
an d  m a rk e tin g  of them . M any  of you 
m a y  n o t rea lize  th e . good w ork  being  done 
by  th e  G overnm en t in  th is  d irec tion  and  
I  w ould su g g es t th a t  th e  m em bers of th e  
A ssocia tion  n o t only ac q u a in t them selves  
w ith  th is  w ork, b u t ex ten d  to  i t  th e ir  
a s s is ta n c e  a n d  co -opera tion  by  adop tin g  
such  ch an g es  a s  a re  show n to  be a d v is 
able. W e should  also  co -o p era te  w ith  th e  
M ich igan  A g ricu ltu ra l College in  th e  w ork 
i t  is  d o ing  a long  th e se  lines, a n d  w ith  
a  D airy  a n d  Food C om m issioner w ho is 
in te re s te d  in  th e  b e t te rm e n t of all food 
p roducts, w e a re  su re  to  have  all th e  
a s s is ta n c e  necessary .

T he  h an d lin g  of th e  tra n sp o rta tio n  
p roposition  is  a  la rg e  one fo r an y  A s- 

• socia tion  an d  w e m u s t g ive o u r s tro n g  co
o p era tio n  to  th e  N a tio n a l A ssociation  in 
Its  g re a t w ork  a long  th e se  lines, w hich  
Is a  m u tu a l bene fit to  ev e ry  pou ltry , 
b u t te r  an d  egg  dea le r in  th e  U nited  
S ta te s , b u t w e m u st n o t overlook th e  f a c t 
th a t ,  un le ss  w e do g ive o u r co -opera tion , 
i t  ca n  n o t accom plish  w h a t i t  could if 
w e a ll w ork  to g e th e r  a s  one g re a t  N a 
tio n a l A ssociation .

In  th e  p a s t y e a r  o r so, sev era l s ta te s  
have  en ac ted  cold s to rag e  leg is la tion  th a t  
w as  designed to  reg u la te  th e  cold s to rag e  
of food p ro d u c ts  an d  lim it th e  tim e  th e y  
shou ld  be held. T h is, in  m y  opinion, 
is  un n ecessa ry , b u t w ith  p opu la r s e n ti
m en t a g a in s t a  cold s to rag e  a rtic le , we 
m u s t co -o p era te  w ith  th e  Q overnm en t 
an d  th e  N a tio n a l A ssociation  in  th is  g re a t 
edu ca tio n a l w ork , a s  w ell a s  do e v e ry 
th in g  in  ou r own pow er to  c re a te  a  ju s t  
an d  tru e  a n d  p o pu la r conception  of th e  
m a tte r , w h ile  p re ju d ice  a n d  igno rance  of 
tlie  tru e  concep tion  m ay  lead  to  h arm fu l

leg isla tion  w h ich  w ill be a  m en ace  to  th e  
w hole in d u s try  from  th e  p ro d u ce r to  th e  
consum er.

W e h av e  now  a  cold s to ra g e  bill before 
th e  H ouse a t  L a n sin g  w h ich  needs  our 
ca re fu l an d  c o n s ta n t a t te n t io n  a n d  of 
w hich  you w ill h e a r  m ore from  th e  c h a ir 
m an of th e  L eg is la tiv e  C o m m ittee  in  h is  
repo rt.

T h e re  n ev e r w as  a  tim e  w hen  th e  need  
of a  s tro n g  S ta te  A ssocia tion  w as  so 
a p p a re n t a s  a t  th e  p re se n t tim e . I t  is, 
how ever im possib le fo r u s  to  h av e  a  
p rog ress ive  A ssociation  un less  th e  m e m 
b ers  w ill p u t th e ir  sho u ld ers  to  th e  w heel 
and  boost. In o th e r  w ords, be a  bunch 
of boosters  an d  by  yo u r p resen ce  a t  our 
m eetings, yo u r co -o p era tio n  on th e  field 
an d  w ith  yo u r financia l a s s is tan c e , w e 
can  m ake th is  a n  A ssociation  th a t  every  
pou ltry , b u t te r  and  egg  d ea le r in  M ichi
g an  w ill be p roud  to  be asso c ia ted  w ith .

N o tify  you r S e c re ta ry  o r P re s id en t 
w hen ev er you h e a r  of a n y th in g  th a t  is of 
m u tu a l benefit to  th e  A ssocia tion  an d  
th e reb y  a s s is t  th e m  in being  tho rough ly  
posted  on cond itions th ro u g h o u t th e  
S ta te , b u t do n o t le ave  th e  w ork  en tire ly  
to  th em . G et busy  yourself. G et you r 
n e ighbo r in te re s te d  in  th e  w o rk  of th e  
A ssociation  an d  accom plish  all th a t  i t  is  
possib le to  do in  y o u r locality .

Do n o t th in k  th a t  yo u r co m p etito r h as  
horns. G et ac q u a in te d  w ith  h im , a n d  you 
w ill find h im  a  royal, good fellow  a f te r  
all, if you show  h im  th a t  you a re  m ade 
of th e  r ig h t m a te r ia l yourself.

In  closing, p e rm it m e to  rem ind  you 
th a t  ou r an n u a l m e e tin g s  a re  w ell w o rth  
you r tim e  an d  a t te n t io n . T h e  m a tte rs  
w hich w e w ill d iscuss  a re  of pe rso n a l in 
te re s t  to  y o u rse lf an d  yo u r business . W e 
can  n o t do o u r w ork  w ith  h a lf-h e a r te d  
in te re s t  o r  w ith  h a lf  of o u r m em bers 
a b s e n t  from  o u r m eetings. L e t us, th e r e 
fore, m ake each  an d  every  one of the se  
m ee tin g s  a  serious  b usiness  p roposition , 
and  lend o u r b es t p e rso n a l effo rts  in th e  
d iscussion  of th e  im p o rta n t m a tte rs  to  
be b ro u g h t befo re us.

The report of the Secretary and 
T reasu rer was read and adopted.

At this tim e Mr. W . F. P riebe of 
Chicago, Chairm an of the T ran sp o r
tation Com m ittee of the N ational As
sociation addressed the m eeting, Mr. 
P reibe in a  very com prehensive way 
described the w ork the Com m ittee 
were doing to secure b etter ways fo _ 
handling the egg product of this coun
try. He was greatly  in favor of a 
standard  case and filler for all ship
pers and thought the No. 2 filler 
should be abolished. Mr. P reibe feels 
th a t the railroads are willing to do 
any th ing  possible to  be tte r handing 
of eggs if the shippers are only will
ing to co-operate with them. A fter 
the address the follow ing resolu tions 
were passed at Mr. P re ibe’s sugges
tion :

Resolved—T h a t m anufacturers of 
egg case fillers m ake an im print on 
fillers designating  them  as No. 1 
Medium or No. 2.
Resolved — T h at the A ssociation 
com m end the w ork of Dr. Pennington 
along the line of im provem ent of 
transporta tion  and the co-operation 
of the D epartm ent of A griculture, and 
hope for continuance of the same.

Resolved—T h at a set of fillers shall 
consist of twelve flats and ten fillers.

Resolved—T hat the M ichigan A sso
ciation consider the establishm ent of 
a 15,000 pound car as the minimum 
w eight on carlot shipm ents as de tri
m ental to  the in terests of the ship
pers and request tha t the m inim um  
be placed at 10,000 pounds.

Resolved—T hat these resolutions 
be sent to. the traffic departm ent of 
the different railroads.

In the absence of Chas. McNeil, the 
convention proceeded to  a  general dis
cussion of m atters of in terest to the 
A ssociation. A fter a half hour’s talk  
the convention adjourned until 6 p. m.

At 6 o ’clock the A ssociation sat 
down to a sum ptuous banquet in the 
dining room  of the H otel Griswold. 
F rank  Johnson, P residen t of the D e
tro it B utter and Egg Board, perform 
ed the duties of to astm aster , in a m ost 
capable and efficient m anner. A t the 
conclusion of the banquet the m eet
ing adjourned until 10 o'clock the fol
low ing m orning.

kinder head of business the different 
legislative bills of in terest to the ship
pers were discussed. T he report of 
the Legislative C om m ittee of w ork 
done on the bill governing storage of 
butter, eggs and poultry , now before 
the Legislature, was read and a com 
m ittee appointed to d raft resolutions 
to be sent m em bers of both houses of 
the Legislature. No farther business 
com ing before the m eeting the follow 
ing officers w ere unanim ously elected: 

P resident— B L. H ow es, D etro it. 
V ice-P residen t— H arry  W illiam s, 

Howell.
Secretary and T reasu re r—Jerom e

E. W aggoner, Mason.
Executive C om m ittee—D. A. B ent

ley. Saginaw ; F. A Johnson, D etro it: 
E. J. Lee, Midland.

J. W. Helm e, S tate Food and D airy 
Com m issioner, being unable to attend, 
Mr. Brownell, of D etroit, read the 
paper prepared by Mr. Ilelm e. Some 
very valuable suggestions for the im
provem ent of cream ery b u tte r and 
farm eggs were given in this paper and 
the A ssociation feels we have a prac
tical man in office.

[Mr. H elm e’s paper appears in full 
elsew here in this w eek’s paper.]

Mr L inton, of the P ou ltrj' D epart
m ent of the A gricultural College, gave 
a talk direct from  the shoulder as to 
w hat the College was doing along 
our lines. Mr. L in ton understands 
the w ork and is endeavoring to get 
the Poultry  D epartm ent at the Col
lege so it will be a stro n g  facto r in 
the fight for be tte r eggs.

Prof. Lam on of the A gricultural 
D epartm ent, at W ashington, was un 
able to  attend, and he sent his paper, 
as follow s:

In  1908 a  ca re fu l su rv ey  of cond itions 
su rro u n d in g  th e  egg  tra d e  of th e  U n ited  
S ta te s  w as  m ade  by  th e  B u rea u  of A ni
m al In d u s try , w hich  show ed  th a t  th e re  
w as a n  enorm ous loss in  th is  p ro d u c t 
e s tim a ted  a s  am o u n tin g  to  $45,000,000 
annua lly . Of th is  enorm ous loss, th e  
B u reau  e s tim a te d  th a t  17 p e r  cen t, w as  
due to  im p ro p er hand ling , b e in g  div ided  
as  follow s: d irtie s , 2 p e r  ce n t.; b reak ag e , 
2 p er ce n t.; ch ick  deve lopm ent, 5 p e r  
c e n t.; sh ru n k en  or he ld  eggs, 5 p e r  ce n t.; 
ro tte n  eggs, 2% p er c e n t.; m oldy o r b ad - 
flavored eggs, p e r  cen t. A s th e se  fig
u res  gav e  u s som e defin ite  in fo rm ation  
on w h ich  to  w ork , i t  w as  decided  th a t  
th e  B ureau  shou ld  m ak e  a  d e ta iled  
s tu d y  of th e  fa c to rs  cau sin g  th is  loss, 
a n d  a s  it w as  show n th a t  ch ick  deve lop
m e n t cau sed  one of th e  g re a te s t  losses, 
w e th o u g h t it b es t to  ta k e  up  ou r fu tu re  
w ork  a t  th e  s e a t of p roduction . T h e re 
fore, in  1910 a n  ac tiv e  cam p aig n  w as 
s ta r te d  in th e  S ta te  of K an sas , a s  th a t  
S ta te  seem ed  to  o ffer a  good field fo r in 
v estig a tio n . O ur o b jec t in  th is  w ork  w as 
to  be ab le  to  secu re  d a ta  th a t  w ould 
lie of va lu e  in a  cam paign  of education  
to  im prove th e  q u a lity  of eggs produced  
th ro u g h o u t th e  coun try .

A fte r  es ta b lish in g  connections  w ith  
fa rm ers , ra ilro ad  officials a n d  cold s to rag e  
m en of th a t  S ta te , so th a t  w e could 
easily  tra c e  th e  v ario u s  s tep s  in  th e  
jo u rn e y  w h ich  th e  eggs ta k e  from  th e  
fa rm  to  th e  cold s to ra g e  room , w e also

We want Butter, Eggs, 
Veal and Poultry
STR O U P & W IERSUM

Successors to F. E. Stroup, G rand R apids, Mich

T P  X C V  Your Delayed 
1  Ia A I j E  Freight Easily 

and Quickly. We can tell you 
how. BARLOW BROS.,

Grand Rapids, Mich.

Han Branfi canned Hoods
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W. R. Roach & Co., Hart, Mich.

M ichigan People W an t M ichigat P roducts
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COMMISSION
MERCHANTS
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Established 1873

Liberal shipm ents of Live Poul
try  wanted, and good prices are 
being obtained. Fresh eggs more 
plenty and selling slow a t declin
ing prices.

Dairy and Cream ery B utter of 
all grades in demand. We solicit 
your consignments, and promise 
prom pt returns.

Send for our weekly price cur
ren t or w ire for special quota
tions.

Refer you to  Marine N ational 
Bank of Buffalo, all Commercial 
Agencies and to  hundreds of 
shippers everywhere.
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a ss is te d  in  th e  m ovem en t w h ereby  th e  
K a n sa s  C arlo t E g g  S h ip p ers ’ A ssocia
tio n  p u rch ased  eggs  on th e  loss-ofE b asis  
a n d  d id  m uch  o th e r  w ork  of a n  ed u 
c a tio n a l n a tu re . W e h and led  sev e ra l 
h u n d red  dozen eggs th ro u g h  th e  reg u la r 
ch a n n e ls  th a t  yea r. T h ese  eggs w ere  
k e p t on th e  fa rm s  u n d e r se v e ra l d iffe ren t 
cond itions ana logous to  th e  av e ra g e  fa rm  
cond itions, 'a n d  w ere  cand ied  upon a r 
riv a l a t  th e  co u n try  sto re , w h e re  th e y  
w ere  held  th e  u su a l le n g th  of tim e, 
ca nd led  an d  p laced  on th e  c a rs  fo r  th e ir  
jo u rn e y  to  th e  p ac k in g  house, a t  w hich  
p lace  th e y  w ere  ag a in  cand led . T h is  
w ork  w as  s ta r te d  in  th e  sp r in g  an d  
fa ith fu lly  p ro secu ted  u n til fall. T he  eggs 
w ere  d iv ided  in to  tw o classe s, nam ely , 
fe r tile  a n d  in fe rtile , each  c lass  being  
k e p t u n d e r  co rresp o n d in g  conditions, an d  
X t r u s t  m y  au d ito rs  w ill ca re fu lly  con 
s id e r  th e  follow ing figures w h ich  a re  th e  
re s u lt o f th is  in v e stig a tio n : W ith  fe rtile  
eggs th e  loss w as  a s  follow s: On th e  
fa rm , 29 p er cen t., a t  th e  co u n try  sto re , 
7.1 p e r  cen t, a n d  on th e  ra ilro ad , 6.4 per 
cen t., m a k in g  a  to ta l  lo ss  of 42.5 p e r  
ce n t. Of th e  in fe rtile  eggs hand led  th e  
loss w as  a s  fo llow s: On th e  fa rm , 15.5 
p e r  cen t, (ab o u t o n e -h a lf  th a t  of th e  
fe r t ile  eggs), a t  th e  co u n try  sto re , 4 
p e r  cen t, a n d  d u rin g  tra n sp o r ta tio n , 4.7 
p e r  cen t., m a k in g  a  to ta l  of 24.2 p e r  cen t., 
show ing  a  s av in g  of 18.3 p e r  cen t, fo r 
in fe rtile  eggs, w h ich  I  d a re  say , g en 
tlem en . is w ell w o rth  you r ca re fu l con 
s idera tion .

I t  m ig h t in te re s t  you to  know  th e  
va lu e  of th e  p o u ltry  an d  p o u ltry  p ro 
d u c ts  in  th e  U n ited  S ta te s . A ccord ing  
to  th e  census  of 1910, p o u ltry  on th e  
fa rm s  of th is  co u n try  w as  valued  a t  
$202,506,272, an d  eggs a t  $306,688,960, 
m ak in g  a  to ta l  of $509,195,232, w h ich  is 
equa l to  o n e -th ird  of th e  co rn  crop, th re e  
tim es  th e  va lu e  of th e  p o ta to  crop, an d  
exceeds th e  va lue  of th e  o a t crop  by a  
com fo rtab le  m arg in . T he value  of po u ltry  
p e r  head  in  th is  co u n try  in  1900 w as 
34 cen ts , a n d  in  1910, 52 cen ts , a n
In crea se  of 35 p e r cent. T h is  in c rease  
is  due  n o t only  to  th e  la rg e  in c rease  
in  th e  n u m b e r of fow ls in  1910, a s  com 
p a red  w ith  those  in  1900, b u t to  th e  
in c rea se  in  th e  p rice  of p o u ltry  flesh. 
T h ese  p o u ltry  figures do n o t ta k e  in to  
co n s id e ra tio n  th e  enorm ous a m o u n t of 
m oney th a t  is  b e ing  sp e n t fo r S tan d a rd  
b red  po u ltry  fo r b reed in g  stock , n o r th e  
th o u san d s  of dozens of eggs a t  fan cy  
p rices  fo r h a tc h in g  pu rposes. Of th e  
to ta l va lu e  of eggs  p roduced  in  1909, 
w hich  a re  o u r la te s t  com plete  figures, 
M ich igan  p roduced  $11,734,799 w orth , 
w h ich  w as  w o rth  a b o u t o n e - th ir t ie th  of 
all th e  eggs produced  in  th e  U n ited  
S ta te s  fo r th a t  y ea r. M ich igan  in  th a t  
y e a r  stood  n in th  in  p ro d u c tio n  an d  
tw e lf th  in  v a lu e  of p o u ltry  p ro d u c ts, 
w h ich  w ould le ad  one to  believe  th a t  
M ich igan  w as  n o t rea liz in g  th e  fu ll 
va lu e  of th e se  p roducts.

T h is  S ta te  h a s  in  th e  M ich igan  P o u l
try , B u tte r  a n d  E g g  A ssocia tion  one of 
th e  b est a n d  m o s t a c tiv e  o rg an iza tio n s  
in  th is  c o u n try  a n d  i t s  influence, if d i
rec ted  in  p ro p e r  channe ls , can  be of u n - 
es tim ab le  value  n o t only in  th e  m a rk e t
ing  of p o u ltry  p ro d u c ts  b u t in  th e  p ro 
ductio n  of th e m  a s  w ell. T h e re  a re  tw o 
im p o r ta n t lines  of w ork  th a t  th is  A s 
so c ia tion  shou ld  devo te  considerab le  of 
i ts  tim e  an d  e ffo rts  to , nam ely , le g is 
la tio n  a n d  education . In  th e  m a tte r  of 
leg is la tion , how ever, I  w ould ad v ise  th a t  
you go slow , a s  i t  is  o ften  found  in  
en a c tin g  law s th a t  th e y  a re  a p t to  prove 
a  boom erang . I t  w ould u n d oub ted ly  be 
a  benefit, p a rtic u la r ly  to  th e  egg  b u s i
ness, if we could h av e  ca re fu l in spec tion  
o r ca nd ling  of a ll eggs so ld  a t  th e  
co u n try  sto re , a n d  a n y  m ovem en t th a t  
w ill b rin g  th is  a b o u t w ill be a  g re a t 
s tr id e  fo rw ard  in  th e  im p ro v em en t of 
th e  q u a lity  of eggs p roduced  in  th is  
S ta te , a s  i t  w ill h av e  a  d ire c t tendency  
to  keep  a ll sp o ts  a n d  ro tte n  eggs a t  
th e  s e a t of p roduction , on th e  fa rm , 
w here  th e y  belong.

In  education , I  believe you h av e  open 
to  you yo u r g re a te s t  field, w hereby  
p e rm a n e n t im p ro v em en t in  th e  in d u s try  
ca n  a n d  w ill be m ade. W ith  a  value 
in  eggs of o ver $11 ,000,000, i t  w ould  seem  
as  th o u g h  th e  S ta te  of M ich igan  could 
a p p ro p ria te  a  reaso n ab le  a m o u n t in  a  
cam p aig n  of educa tio n  fo r th e  d ire c t 
im p ro v em en t of so valu ab le  a n  in d u s try , 
an d  w ith  th e  co -o p era tio n  of th e  S ta te  
A g ricu ltu ra l College, w h ich  could easily  
be b ro u g h t abou t, th e re  can  be  no q u es
tio n  a s  to  th e  re s u lts  to  be  ob ta ined . 
T h a t  th e  g re a t S ta te  of N ew  Y ork  fu lly  
rea lize s  th e  va lue  of th e  p o u ltry  a n d  egg 
in d u s try  to  th e  c itiz en s  of i ts  com m on
w ea lth  w ill be seen  in  th e  f a c t th a t  
th e re  h a s  rece n tly  been  e rec ted  a t  C or
nell U n iv ers ity , a t  a  co st o f $90,000, a  
m agn ificen t b u ild ing  to  be devo ted  w h o l
ly  to  th e  te a c h in g  of p o u ltry  h u sb an d ry . 
In  th e  ex p e n d itu re  of a  reasonab le  
am o u n t of m oney, sev e ra l ex tension  
w o rk e rs  could be s e n t o u t th ro u g h  th e  
S ta te , g iv in g  defin ite  in fo rm a tio n  on 
p o u ltry  m a tte rs , especia lly  in  th e  w in te r 
m on ths, w hen  i t  is possib le fo r th e  f a rm 
e rs  to  a t te n d  m ee tin g s, a n d  in  ad d itio n  
th e  p o u ltry  in fo rm atio n  to  be  gain ed  a t  
th e  S ta te  College d u rin g  F a rm e rs ’ W eek, 
w h en  th o u san d s  of fa rm e rs  of th e  S ta te  
of M ich igan  a re  assem b led  th e re , should 
be a  m o s t p ra c tic a l d e m o n stra tio n  of 
w h a t th e  m a rk e ts  of th e ir  S ta te  des ire  
in  p o u ltry  p roducts.

S hould  you in a u g u ra te  a  sy s te m  of 
can d lin g  eggs  rece ived  a t  th e  co u n try  
sto re , th e  la rg e  b u y ers  o r  p ac k e rs  of 
eggs m u s t, in  tu rn , p u rc h a se  th is  p ro d u c t

on a  loss-off b a s is  o r  you w ill d e fea t 
th e  v ery  purpose  of yo u r ca nd ling  ca m 
paign , nor m u s t you ex p ec t th a t  th e  
fa rm e rs  of th is  S ta te , w ho a re  th e  g re a t 
a rm y  of p ro d u cers  of p o u ltry  p roducts, 
w ill ta k e  b e t te r  c a re  of th e ir  eggs if 
th e y  a re  no t pa id  a  p rice  co m m en su ra te  
w ith  th e  added  c a re  and  troub le . In  
m a n y  sec tions  of th e  co u n try  to -day , 
th e re  is  no in cen tiv e  fo r th e  good, clean 
house-w ife  to  g a th e r  th e  eggs o ften  and  
m a rk e t th e m  m ore  th a n  once a  w eek or 
te n  days , due  to  th e  fa c t th a t  she  re 
ce ives no m ore fo r th e m  th a n  th e  person  
w ho g a th e rs  th e m  once a  w eek  and  
b rin g s  th e m  to  tow n  w henever con 
venient.

I t  is m y belief, upheld  by th e  d a ta  
th a t  th e  B u reau  h a s  collected , th a t  th e  
p roduction  of th e  in fe rtile  egg  is of th e  
g re a te s t  im p o rtan c e  to  th e  egg  in d u s try , 
especia lly  d u rin g  th e  w a rm  m o n th s  of 
th e  y ea r. I t  is im possib le  to  p roduce 
a  b lood -ring  in  a n  in fe r tile  egg  an d  
te s ts  m ad e  w ith  th is  c lass of eggs, su b 
je c te d  to  over 100 d eg rees  of h e a t fo r 
sev e ra l days, show ed th a t  in  com parison  
w ith  new -la id  eggs, th e  only d ifference 
w as a  s lig h t s h r in k ag e  in  th e  a ir-ce ll 
and  a  tr if le  d eepen ing  of th e  color of 
th e  yolk in  th e  in fe rtile  eggs. A s an  
illu s tra tio n  of th e  re s is tin g  p ro p e rtie s  
of th e  in fe rtile  egg  a g a in s t h e a t, a s  
com pared  w ith  th e  fe r tile  egg, I  w ould 
call y o u r a t te n t io n  to  th is  p la ca rd  w hich  
1 hold in  m y h an d s , la rg e  b rom ides of 
w hich  can  be seen  a ro u n d  th is  room . 
T he  sen d in g  o u t of th is  p lacard , fre e  of 
cha rge , n o t only  to  th e  fa rm ers , co u n try  
s to re  m e rc h a n ts  a n d  egg  p ac k e rs  of th is  
coun try , b u t to  se v e ra l of th e  la rg e  
ra ilro ad  sy s te m s  w ho a re  p u tt in g  i t  up 
in  th e  s ta t io n s  a long  th e ir  lines is  one 
of th e  fe a tu re s  of th e  w ork  w hich  our 
B u rea u  is do ing  fo r th e  egg  in d u s try  of 
th e  coun try . In  th is  connection , I w ill 
ad d  th a t  th e  B u rea u  of A n im a l In d u s try  
h as  been  con d u c tin g  fo r th e  p a s t y ea r 
a  cam p aig n  of educa tio n  w ith  th e  ob 
je c t  of b r in g in g  fo rc ib ly  befo re  th e  
fa rm e rs  a n d  o th e r  in te re s te d  p a r t ie s  
th e  va lue  of th e  in fe r tile  egg  and, 
w ith  th e  co -o p era tio n  of th e  s ta te  egg  
asso c ia tio n s  a n d  th e  ag ric u ltu ra l col
leges, w e feel th a t  m uch is  be ing  accom 
p lished  a long  th e se  lines. E x p e rim en ts  
th a t  h av e  been  conduc ted  show  conclu 
sively  th a t  th e  m ale b ird  h a s  no influence 
w h a te v e r  on th e  n u m .je r of eggs p ro 
duced  b y  th e  hens, o th e r  th a n  a  pos
sib le  re ta rd e d  p roduction  to  som e ex te n t; 
in  fac t, i t  h a s  been  show n th a t  w here  
no m ale  b ird  w as allow ed to  ru n  w ith  
th e  hens , eggs w ere  p roduced  a t  abou t 
30 p e r  cent, c h e ap e r th a n  from  hen s  
w h e re  m a le  b ird s  w ere  allow ed to  run  
w ith  them , a n d  fro m  flocks w ith o u t m ales 
egg  p rod u c tio n  w as  a  th i rd  la rg er. If  
th is  in fo rm atio n  can  be  d issem in a ted  
am o n g  th e  fa rm ers , th e y  m ig h t be  in 
duced  to  p a r t  w ith  th e ir  m ale  b ird s  as  
soon a s  th e  h a tc h in g  season  is  over, 
th e re b y  b r in g in g  a b o u t a  w onderfu l im 
p ro v em en t in  th e  q u a lity  of th e  eggs 
w h ich  you g en tlem en  rece iv e  fro m  them .

In  connection  w ith  o u r egg  in v e s tig a 
tio n s  in  th e  S ta te  of K an sas , w e took 
a d v a n ta g e  of th e  o p p o rtu n ity  offered to  
secu re  a  v a s t  a m o u n t of d a ta  on th e  
cost of feed ing  a n d  fa t te n in g  po u ltry  a t  
sev e ra l of th e  feed in g  s ta t io n s  in  th a t  
S ta te . F ig u re s  w ere  com piled fro m  th is  
sou rce  on over 900,000 ch ickens, som e of 
th e se  figures being  em bodied  in  B u reau  
of A nim al In d u s try  B u lle tin  140, en titled  
F a t te n in g  P o u ltry , w hich  ca n  be secured  
fre e  of c h a rg e  upon  ap p lica tio n  to  th e  
D ep a rtm e n t of A gricu ltu re , W ash in g to n , 
D. C. T he  figures on th is  fa t te n in g  
w ork  a re  too  ex ten s iv e  to  be  g iven  h e re  
in  th e ir  e n t ire ty ; how ever, I w ill quo te 
you a  few  of th e  m ost im p o rta n t fo r th e  
y e a rs  1910 a n d  1911. In  1910, th e  a v e ra g e  
co s t o f feed , inc lud ing  b u tte rm ilk , p e r  
pound of g a in  w as 7.1 c e n ts  an d  th e  
av e ra g e  co s t of feed  an d  la b o r p e r  pound 
of g a in  w as  9.01 cen ts . In  1911, th e  
av e ra g e  co s t of feed, in c lud ing  b u t t e r 
m ilk, p e r  pound of g a in  w as 7.7 ce n ts  
an d  th e  co st of feed  an d  labo r p e r  

, pound of ga in  w as  9.43 cen ts . I t  took  
on th e  a v e ra g e  o f 3.76 pounds of g ra in  
to  m ake  one pound  of g a in .

In  closing, I  w ould s a y  th a t  tn e  public 
w ill e a t  cold s to ra g e  eggs, a s  h a s  been  
evinced  by  th e  sa le  of g re a t n u m b e rs  
of th is  p ro d u c t d u rin g  th e  p a s t w in te r. 
T h is  you can  p ro fit by. B u t I  m u s t say  
th a t  th e  eggs h av e  to  b e  good, a n d  to  
com e o u t of cold s to ra g e  in  good cond i
tion , th e y  m u s t be n u t in  in  good cond i
tion . T h is  is  m o s t econom ically  a n d  
p rac tic a lly  accom plished  by  im p ro v em en t 
a t  th e  s e a t  of p roduction , on th e  fa rm .

T he A ssociation voted to  buy eggs 
on the “Q uality  B asis” this com ing 
year—the season to  begin June 1. 
M any w ho w ere afraid it could no t be 
done last year w ere boosters for the 
m ovem ent th is year.

Mr. H are, of the Guelph A gricul
tural College, gave us an idea of the 
w ork Canada is doing.

Mr. R iedy gave a little  ta lk  as to 
relations betw een sto rage  and ship
pers.

A rising  vote of thanks w as ex

tended to  the speakers who had taken 
part.

T he place for the next m eeting to 
be left to the Executive C om m ittee to 
determ ine.

A fter some im prom ptu talks by the 
mem bers, the m eeting adjourned, de
term ined to w ork harder for quality 
than ever before.

Jerom e E. W aggoner, Sec’y.

U sing S tarch  In stead  of Eggs.
Lansing, M arch 10— R ecently this 

D epartm ent issued a bulletin show ing 
the com position of a certain  egg sub
stitu te  to  be baking powder, starch 
and analine dye. Since th a t time, 
the D epartm ent has asked several 
housew ives as to the efficacy of such 
a substitute. T hese ladies say that 
it is a com m on practice of housewives 
in the m aking of cakes or custard  pies, 
in the case of the scarcity  of eggs, 
starch is added. W hile not being 
equal to eggs, starch  has a tendency 
to lighten  up the cake o r the pie. 
I t  is upon this old and well-known 
principle th a t housewives have prac
ticed for years th a t the so-called egg 
substitu tes are being placed on the 
m arket.

O ne of these substitu tes, a sample 
of which was sent from  Bay City, is 
nam ed “ E gg  Save.” On analysis, this 
substitu te  was found to contain about 
80 per cent, starch, 2 per cent, casein 
and 18 per cent, w ater, colored with 
a yellow coal ta r  dye.

uble Food P roduc t” subm itted from  
D etro it for analysis, w as found to  be 
a m ixture o f 79 per cent, starch, 16 
per cent, casein and 5 per cent, water, 
colored with a coal ta r dye. Casein 
is the curd of milk which has been 
dried and prepared for food use. 
W h eth er this addition is of any value 
we are unable to  say, but the large 
percen tage of starch  found in all of 
these com pounds show s th a t the egg 
substitute people are simply utilizing 
the old housew ives’ plan of using 
starch  instead of eggs and by adver
tising the m ixture as an egg substi
tu te  they are able to sell the con
sum er starch at a high price.

J. W . Helm e,
S tate Dairy and Food Com m is

sioner.

New  H ouse in the Field.
The V alley City Supply Co. has 

been organized w ith a capital stock 
of 825,000 to engage in the sale of 
g rocers’ specialties and country  p ro 
duce at 34 Ionia avenue. T he officers 
of the corpora tion  are as follow s;

Presiden t—J. H. Brochm eier.
V ice-P resident—E. D. Compton.
Secretary— E. C. Bacon.
T reasu re r—J. H. Brockm eier.
M anager— E. C. Bacon.
T he com pany has th ree regular rep

resentatives on the road— E. C. Com p
ton, Geo. D ryer and J. H . Schoulten.

T he m an who w ants to  do it r igh t 
usually can.A nother egg substitu te  called “Sol

WE CARRY A FULL LINE. 
Can fill all orders PROMPTLY 
and SATISFACTORILY. ^SEEDS

Grass, Clover, Agricultural and Garden Seeds

BROWN SEED CO., GRAND RAPIDS, MICH.
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Some A nxiety in R egard  to  Spring 
M erchandise

The activ ity  of the past fo rtn igh t 
in the clothing- m arket has been m ain
ly in the shipping by the m anufactur
ing division. T he to tal volum e of 
shipm ents during this period has been 
less than  corresponding periods in 
form er years, despite the fact th a t in 
some m arkets shipm ents are reported  
to  be considerably heavier. T he de
ficiency in volume of shipm ents can
not be a ttribu ted  to a corresponding 
deficiency in the volum e of orders, as 
the la tte r are generally  conceded* to 
have been heavier than for several 
seasons. I t  is said, too, th a t piece 
goods were delivered “on the dot,” 
and tha t m anufacturing  operations 
were thus begun earlier than  usual 
in m ost m arkets. T hey w ere inter- 
upted, however, in some sections by 
the labor situation, but for which 
things would have been conducive 
to a b e tter feeling in all departm ents 
of the industry. H ouses that are now- 
operating  under norm al conditions re 
port shipm ents in excess of previous 
seasons, and they foresee a prolonged 
m anufacturing season.

W hile there was evident no effort 
on the part of any contingent of the 
clothing m anufacturing industry  to 
profit by the unfortunate  conditions 
surrounding certain m arkets, it is un
deniable that these conditions natu r
ally m ust have had the effect of con
tribu ting  to  the volum e of business 
done in the unaffected m arkets. It 
is the sim plest form  of logic that such 
difficulties have no effect on the 
am ount of c lothing w orn by the u lti
m ate consum er, unless conditions af
fect the price. T herefore, if any con
tingent of the m arket is unable to 
supply that part of the dem and which 
it usually does, som eone else m ust 
supply it. A nxiety in regard  to  spring  
m erchandise grow s m ore intense as 
the season advances.

In m any retail sto res spring  lines 
are now on display, due to the liqui
dation of heavyw eight stocks during 
the last few weeks. E aster is but a 
sho rt time away, and with favorable 
w eather conditions there is a possi
bility of a real shortage.

A t a recen t m eeting of tailors it 
was noted th a t p ractically  all the 
styles exhibited w ere on the conser
vative order, with no padding, o u t
lines follow ing closely the outline of 
the body, and a noticeably less am ount 
of m aterial in the fron t of the coats. 
The soft roll predom inated, there 
being a few m odels shown in which 
w ider lapels w ere a feature. T h is in
dicates th a t the changes in style for 
ano ther season are of a m inor charac

ter. In  this opinion designers for 
ready-to-w ear clo th ing  houses concur. 
I t  seems probable, from  some few 
points, that fancy w orsteds will gain 
in the proportion  they  bear to  w ool
ens. W hether or not this will be evi
dent in fall lines cannot be known to 
a certain ty  until lines are presented  
to  the retailer for the la tte r ’s u ltim a
tum. Salesmen are antic ipating  their 
trips, and in a few days m any will 
depart for their respective territo ries— 
Apparel G azette.

E xtensive P lans fo r the  G rand Coun
cil M eeting.

Kalam azoo, M arch 30.—K alam azoo 
Council No. 156, held its regu lar 
m eeting last Saturday night, and it 
certain ly  did one’s heart good to  see 
the way the boys turned out. E lec
tion of officers and the approaching 
tim e of the G rand Council m eeting 
in Grand R apids w ere the principal 
item s of in terest. E*. ery m an there 
" as full to the brim  w ith enthusiasm  
and the fellow th a t fails to turn  out 
for the trip  to  the m eeting in Grand 
Rapids had b e tte r keep in hiding for 
the next tw o years.

K alam azoo Council has engaged 
F ischer’s band of fifteen pieces and 
will go to the F u rn itu re  City in its 
own special cars and w ith w hat is 
recognized as the best to  be had in 
the way of music. A com m ittee of 
three, consisting of B ro thers H o p 
kins, Cooke, and Parker, will see to 
it th a t every m em ber of the Council 
has a special- invitation to be one of 
the crow d and to  take his wife w ith 
him, too. E very  single m em ber will 
be expected to  jo in  unless prevented 
by sickness or som e equal excuse.

B ro ther W ’,arren has charge of the 
base ball arrangem en ts and he has 
the m aterial in hand for a fast and 
effective team. As soon as this snow 
g e ts  off the ground, you will see 
them  hard  a t w ork  g etting  the rag 
ged edges w orn off. T hey have 
prom ised to  b ring  hom e “the bacon.”

T hose who have no t already made 
reservations at the hotels in Grand 
R apids fo r the  convention are urged 
to  postpone the m a tte r  no longer, as 
delays will m ean disappointm ents.

O ur dearly  beloved B rother, “Ge
nial G ene” W elch, who is the present 
G rand Jun ior C ounselor of the M ich
igan G rand Council and will be the 
nex t G rand Senior C ounselor, will 
be w ith u s and we all should be there 
w hen he receives th is honor, which is 
an honor to  our Council as well as 
fo r one of our m ost loyal m em bers. 
B ro ther W elch is a t p resen t in B os
ton in the in terests of the M ichigan 
M otor Car Co., of th is city, and is 
expected to  re tu rn  hom e very  soon.

T he election of officers of K alam a
zoo Council resulted  as follow s:

Senior Counselor— F rank  H. Clay.
Jun ior C ounselor—W m , S. Cooke.
P ast Sr. C ounselor— Roy E. Lee.
Conductor— F. W . W arren .
Page—R. J. Concannon.
Sentinel—J. J. Po tts.
Secre tary -T reasu rer—R. S. H op

kins.
Executive C om m ittee (tw o y ears)— 

C. H. H ipp and C. W . Sipley.
Executive Com m ittee (one year to 

1511 vacancy)— R. W . V an H aaften.
D elegates t o ' G rand Council— C. W . 

Sipley and C. C. D eFrance.
A lternates— C. H. Camp and J. E. 

Geary:'
A pplications have been received 

from  C. F. Cooper. Geo. S. Salter, 
A rthu r S. Van Bochove and John  A. 
V erhage for m em bership in the C oun
cil and they  will receive the w ork at 
the April m eeting.

N ext June, a fter the G rand Coun
cil m eeting in G rand Rapids, the Su
prem e Council m eets in Columbus, 
Ohio. On the M onday and T uesday 
preceding the Suprem e Council, the 
secre ta ry-treasurers of the o rder 
from  all over the U nited  S tates will 
m eet in their convention a t Colum 
bus. M ichigan was quite well rep
resented last year, am ong them  being 
Grand Secretary  F. C. R ichter, of 
T raverse City; H arry  D. H ydorn , of 
G rand Rapids; H. E. V asold. of Sag
inaw; W m . Sem pliner, of Bay City; 
M. H eum an, of Jackson ; J. W . 
Schram , of D etro it; B ro ther Barnes, 
of H illsdale—since deceased—and the 
w riter, R. S. H opkins, of K alam azoo 
Council. I t  was m y pleasure to  a t 
tend the F ebruary  business m eeting 
of the B attle Creek C ouncil and 
hear their Secretary  receive his in
structions to attend  the convention 
at Columbus. K alam azoo Council 
Saturday night passed a m otion to 
send their Secretary  no t only to the 
secre ta ry -treasu rers’ convention, but 
also to  the sessions of the Suprem e 
Council following. If  the councils, 
individually, could realize w hat an 
am ount of good their secre taries 
would receive from  an attendance at 
these yearly  conventions, every 'coun
cil in the S tate would be represented  
every year. Y our secretary , b ro ther 
councils, is the m an of all your m em 
bers who is m ore in personal contact 
w ith the m em bers than  any dozen of 
your o ther m em bers and he it is  who 
can understand  m ore fully the  needs 
for any changes in the existing  gov
ernm ent of the order than  any o ther 
officer of your council. H e m ay 

■ have—and he probably has— ideas 
which would be of g rea t benefit to 
the rem ainder of the secretaries, but 
he has not the tim e to  w rite le tte rs 
to  each of the b ro th er secretaries. 
Send him down to  m eet w ith us. L et 
him explain in person how he m eets 
certain  conditions easier than  we do. 
H e will do us good. W e need him 
and we will try  and do him w hat 
good we can in retu rn . H e will re 
tu rn  to you feeling the enthusiasm  
which we all have and he will make 
you a b e tte r  officer and will im part 
good to your council. D on’t neglect 
it. V ote on it a t your nex t m eet
ing and then leave it to  him  to  find

the time to  attend. W e will expect 
him at the next convention in Colum 
bus.

M yron A. Crooks, one of our very 
loyal m em bers, m et w ith a bad fall 
in his hom e a week ago. As a  re 
sult, he will be in bed for some 
m onths.

Charles T . R ichards of Plainwell, 
has changed his address to  312 
South Edgefield avenue, D allas, T ex 
as. T h is will b ring  him in touch 
w ith ano ther m em ber of our Council, 
J. W . Couse, w ho resides in D allas 
also. R. S. H opkins, Sec'y.

.A void  trouble w hen you can. But, 
anyhow, learn  to  fo rg e t it.

T he best w ay to  g e t rid of slan
der is to  le t it sta rve to  death.

We are manufacturers of

Trimmed and 
Untrimmed Hats

For Ladies. Misses and Children

Corl, Knott & Co., Ltd.
Corner Commerce Ave. and Island St. 

Grand Rapids, M ich.

Spring Lines
For 1913 

Now Ready

Hats, Caps 
Straw Goods

G. H. Gates & Go.
Detroit

Write for Catalogue
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Bay City H as a Candidate for G rand 
Sentinel.

Bay City, M arch 10—Bay Council, 
No. 51, and m yself have taken the 
pleasure of sending you some mail 
m a tte r  which we tru st you can find 
space for in your m ost w orthy  paper, 
the M ichigan T radesm an.

T he regu lar m eeting  of Bay Coun
cil, No. 51, on M arch 8, was highly 
attended. I t  was also the election 
of officers for the com ing year. T w o 
new m em bers w ere adm itted and five 
old m em bers re-instated . B ro ther G. 
R eigel is deserving of much credit for 
the re-in sta ting  of these old m em bers.

O ur Jun io r C ounselor, E. D. Tim s, 
w as no t w ith us, having gone 
to  W ashington, D. C., to be p res
en t at the inauguration  of Presiden t 
W ilson. O ur B achelor Club is w or
ry ing  for fear it was for ano ther 
cause.

If  som e of the b ro thers should hap
pen to m eet B ro ther H. Perkins, just 
ask him w hat is the price of spring 
chicken in Cheboygan.

Mr. Van T yle was born Oct. 7, 
1860, in B arry  county, M ichigan, and 
was m arried to Miss Millie K inball, at 
St. H elens, in May, 1882.

Mr. V an Tyle, being born in the 
pioneer days, secured only a com m on 
school education, but subsequently he 
had the privilege of a ttend ing  a busi
ness college at H illsdale.

Away back in 1897 Mr. Van Tyle 
picked up his grip and sta rted  out as 
a salesm an. W h at success he has a t
tained he a ttribu tes to hard work, 
steady habits and loyality to  high 
ideals.

You who have m et Mr. Van Tyle 
in your travels up and down this S tate 
will fully agree w ith us th a t Bay 
Council has m ade no m istake in p re
senting  this m an for the office of 
G rand Sentinel a t the U. C. T. Grand 
Council m eeting to be held in G rand 
Rapids June 13 and 14.

T he follow ing com m unication is 
•being sen t out to the subordinate 
councils of the S tate:

Bay Council, No 51, of our beloved

F red  L. V an Tyle.

M. C. Empey, of Cass avenue, who 
is m aking his trip  in the U pper P en in
sula, repo rts lo ts of snow and cold 
w eather, but has chartered  an extra 
tra in  to  tran sp o rt Je rsey  Rye, which 
has such a dem and in th a t country.

B ro ther Gould, being with us bu t a 
sho rt tim e Saturday evening, inform ed 
us of the serious illness of his wife, 
but we tru s t and look forw ard to a 
speedy recovery.

Much pleased to  see D. J. Buck 
back am ong us once m ore and tru s t 
he will be as of old.

A ction was taken by appointing  a 
com m ittee to  prepare a program m e 
and en tertainm ent to  celebrate the 
tw enty-fifth  anniversary  of our o rder 
and the tw entieth  anniversary  of Bay 
Council, No. 51.

Bay Council, No. 51, takes pleasure 
at th is tim e in p resen ting  the photo 
of one of its o ldest m em bers— F. L. 
V an Tyle, of Bay Council, No. 51, 
fo r G rand Sentinel.

order in th is G rand Jurisdiction, feel
ing th a t they  are entitled to recogni
tion in the G rand Council, will go to 
the Grand Council m eeting in G rand 
Rapids, June  13 and 14, w ith a candi
date for G rand Sentinel.

T he b ro ther whom  we will p resen t 
is em inently  fitted for any office in 
the gift of the Council, a m an of 
m arked ability, stric test in tegrity , 
conservative and progressive, w hose 
in terest in the w elfare and grow th of 
the o rder is unbounded and who will 
fill the position w ith honor to  the  
order and credit to himself.

K now ing th a t in p resen ting  the 
nam e of our well-beloved brother, 
P ast C ounselor F red  L. Van Tyle, fo r 
G rand Sentinel, we are no t only con
ferring  honor upon ourselves and our 
G rand Jurisd iction , but upon our noble 
order at large, we m ost respectfully  
solicit the hearty  support and co-oper
ation  of y our council.

W e assure you, b ro thers , th a t in

placing confidence in our candidate 
and supporting  him for th is high of
fice, you will m ake no m istake and 
your efforts along these lines will be 
m ost heartily  appreciated.

Inasm uch as Bay Council is one of 
the oldest councils in M ichigan and 
was only once represented—about 
twelve years ago—at th is time we ask 
the G rand Council to  elect our w orthy 
brother, F. L. V an Tyle, for G rand 
Sentinel. R. E. Small.

D eath  of P ioneer T raveler F rom  
O wosso.

O wosso, M arch 10— Daniel Burhans, 
aged 77 years, and said to  have been 
the first com m ercial traveler out of 
Owosso, died l#st T hursday  at his 
home, 209 N orth  Ball street, of dia
betes. Mr. B urhans had been ill for 
about tw o years, although his condi
tion did no t become serious until 
about tw o w eeks ago. T he funeral 
was held Saturday.

M r B urhans was born in Court- 
land county, New Y ork, in 1836, and 
m oved to M ichigan, w ith his parents 
when he was tw o years old. The 
family se ttled  in C layton tow nship, 
Genesee county, w here he grew  to 
m anhood. A fter his m arriage at tha t 
place he m oved to  Venice tow nship, 
this county, se ttling  on a farm . F orty - 
two years ago he moved to Corunna 
and six years la ter canne to Owosso, 
w here he engaged in the wholesale 
tobacco, cigar and oil business. It 
was in this business th a t Mr. B urhans 
traveled as the first salesm an out of 
Owosso.

T he business was being conducted 
at th a t time under the firm nam e of 
Parker & Burhans. L ater it became 
Parker, B urhans & Dawes and then 
B urhans & Dawes. T he firm m ain
tained oil houses in a dozen cities in 
the State, and did an extensive busi
ness.

Mr. B urhans retired  about tw enty- 
eight years ago. H is wife died many 
years ago. Surviving him are three 
sons, Louis A., A rthur A. and Roy F. 
and one daughter, Mrs. D. .H . Day, 
all of O wosso, and one bro ther, N el
son Burhans, of Pontiac.

T he Penalty  of Im patience.
Evansville, Ind., M arch 10—In the 

M arch 5 issue of the T radesm an I find 
the follow ing item : “ Im patience is 
the father of inefficiency.”

T hese few w ords m ean m ore than 
m ost of us realize W e should know 
th a t N ature produces everyth ing by 
and th rough  a slow process of crea
tion. W e should know th a t we can’t 
jum p  into success in a day, week or 
year. W e should also try  to know 
th a t failure does no t come in a day, 
w eek nor year. T h a t is to say, we 
can ’t be throw n off of our feet all at 
one blow. W e have som ething in and 
about us th a t encourages us to “come 
back.”

W e are all infant men, dealing with 
N ature and our childish desires are 
th e  cause of our im patience. W e w ant 
ou r candy (business) before we are 
able to eat (m anage) it.

W e sit around and cry, kick up the 
du st and tu rn  over all of the good 
th ings we have before us because we

can’t get ano ther stick of candy (a 
little  m ore business.)

W hen we become im patient and 
childlike, we lose our heads and 
naturally  become incom petent, d is
qualified, crippled and disjoined, m en
tally as well as otherw ise.

T oo many of us use b rute force and 
if we become well developed through 
such a .process we become kickers and 
knockers. Men of th is so rt are al
ways non-producers, disorganizers, 
unsubstantial and w ithered crank.

E dw ard Miller, Jr.

Buying r ig h t is first cousin to  a 
cash discount.

G. J. Johnson Cigar Co.
S. C. W . El Portana  

E vening P ress Exemplar

T hese Be Our Leaders

O F F IC E  O U T F I T T E R S
LO O SE LEAF SPECIA LISTS

217-239 Pearl St. (near the bridge). Grand Rapids. Mich,

TO REACH YOUR

PATROÎMRIENDS
®2rtf>Hl6AN STATE
I f 11 TELEPHONE

IMPORTANT 
Retail Grocers

who wish to please 
their customers should 
be sure to supply them 

with the genuine

Baker* s 
Cocoa and 
Chocolate

with the trade-mark 
Registered on the packages. 

XJ.S. Pat. off
They are staple goods, the 

standards of the world for purity 
and excellence.

MADE ONLY BY

W alter Baker & Co. Limited
DORCHESTER, M ASS. 

Established 1780
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§ § DRY GOODS, I I I 
ikN C Y  GOODS NOTIONS!

P ro p e r A ttitude of R eta iler to 
W holesaler.

W ritte n  fo r th e  T rad esm an .
As you m ay know a m an by the 

com pany he keeps, so you may know 
a m erchan t by the w holesale houses 
he buys of, by his relations with 
them  and attitude tow ard them .

Since buying righ t is one of the 
m ost vital and essential factors of 
success, noth ing is m ore im portant 
to  the beginner than  th a t he get 
sta rted  in w ith first class w holesalers.

T he retailer should get firmly into 
his m ind a clear idea of w hat is the 
correct relation  betw een re ta iler and 
wholesaler. I t  should be one of m u
tual benefit. N either can exist w ith
out the o ther. T here can be no e th 
ical justification for dealings by 
which both  parties do no t profit. T he 
com m only accepted opinion is that 
the one w ho buys confers all the 
favor. T h is  is w rong. T he one w ho 
sells a desirable article a t a reason
able price is also conferring  a bene
fit.

So do no t en terta in  an overw een
ing opinion of the obligation you are 
placing the w holesale house under by 
giving them  your patronage. If a 
large concern, it is possible th a t they 
m ight w orry  along w ithout you.

“H ow  is N— getting  on?” asked 
a m erchant who w as in to  m arket. 
N— was an old acquaintance of his 
doing business in ano ther p art of the 
state.

“Oh, N— is all r igh t,” replied the 
salesm an in the w holesale house, 
“but he is no longer a custom er of 
ours. T he trouble w ith N— is tha t 
he th inks his trade is a h—1 of a big 
thing. H e was w anting  ex tras and 
special favors all the tim e. W e 
found the gam e w asn’t w orth  the 
candle and we let him  go.”

D on’t becom e afflicted w ith this 
delusion th a t N— had, for it will re 
act unfavorably upon you if you do. 
D on’t feel th a t you m ust be carried 
around on a chip. D on’t dem and con
stan t petting. D on’t expect m uch in 
the way of en tertainm ent. T he best 
houses no longer m ake a s tro n g  fea
ture  of providing lavish en terta in 
m ent for their custom ers. Rem em 
ber tha t every cigar, every drink, 
every dinner, every th ea te r ticket 
m ust be paid for. and in the long, 
long run it will be your m oney tha t 
does it.

Do no t expect nor desire special 
prices nor unusual privileges. An 
ex tra  five per cent off is very  flat
tering  to  your vanity. B ut apply 
your com m on sense to the subject. 
T o  get rig h t down to facts, is there  
any reason w hy a house should do 
bette r by you than  by any o th e r

good custom er? O f course there  is
n ’t. T hen take all such pretensions 
with a large grain  of allowance.

K now  it and appreciate it when 
you are well used, th a t is, well used 
in reality, not m erely in seem ing. A 
house th a t trea ts  you w ith courtesy  
and consideration, th a t gives you 
good service, tha t deals on the 
square, tha t does not overcharge you 
on an article because you happen at 
the tim e not to know  the best price 
on it, th a t handles reliable goods 
and w hose represen ta tions you can 
tru s t im plicitly—don 't leave th is kind 
of a house for some concern th a t of
fers specious inducem ents in the way 
of en tertainm ent, unusual datings or 
discounts, or ju st plain “soft saw 
der,” for you will m iss it if you do.

I t is a m istake for any small 
dealer to divide his trade am ong too 
m any w holesalers. O ne or tw o 
good houses from  w hom  he buys his 
main stock, then a few m anufactur
ers and the like to  supply him with 
certain  special lines—this plan con
sistently  carried out will serve one 
bette r than  b iting  a t every bait, or 
buying here a bill and there a bill 
as opportun ity  m ay offer. S cattered  
buying tends to an over large stock 
and to  m ixed and broken lines. The 
m ore you can buy of any one house, 
the m ore of an object it is to them  
to  hold your patronage, and the b e t
te r  the prices and the b e tte r  the 
service they  can afford to  give you.

I hold th a t a retailer ought to be 
independent of his w holesalers—th a t 
is, th a t he should have sufficient capi
tal to  be able to  buy w here he choos
es, not be com pelled to  confine his 
patronage to such houses as are w ill
ing to carry  him. T he advantages of 
being so circum stanced are obvious. 
T he dealer w ho can buy only a t a 
certain few places is m anifestly  un 
der a heavy handicap. B ut in every 
case w here a m an is try ing  to  do 
business on a too lim ited capital, he 
certainly will fare b e tte r to  buy p rin 
cipally of one good house and not 
try  to  get any large credit a t o ther 
places.

I hold also th a t the retailer, unless 
very young and inexperienced in his 
business, ought to  be the best judge 
of w hat and how m uch he needs to 
buy. H e should understand  the re 
quirem ents of his trade  ou t there bet
ter than  any w holesaler can tell him, 
and it should be his own best judg 
m ent th a t goes. H e should be proof 
against all the b landishm ents of the 
sm oothest tongued and m ost persua
sive salesm an w ho m ay a ttem p t to 
sway_ him  from  his p roper course, 
w hich is to  buy only tfrhat he needs 
and can sell. H e is buying fo r his

T urtle N eck  Sweaters
“Are it” for this season

Our line is made up of popular priced 
numbers for Men’s and Boys’ wear 
that can be retailed at 50 cents, SI.00,
SI.50 and S2.00 each. Colors are ma
roon, navy blue and silver grey.

BUY NOW

Grand Rapids Dry Goods Co.
Exclusively Wholesale Grand Rapids, Mich.

“The Crowning Attribute of Lovely Women is Cleanliness”

The well-dressed woman blesses and benefits herself—and the  world— 
for she adds to  its  joys.

NAIAD DRESS SHIELDS
add the final assurance of cleanliness and sweetness. They are a 
necessity to the woman of delicacy, refinem ent and good judgm ent. 
NAIAD DRESS SHIELDS are hygienic and scientific. They are 
ABSOLUTELY FREE FROM RUBBER w ith its  unpleasant odor. 
They can be quickly STERILIZED by immersing in boiling w ater 
for a few seconds only. A t stores or sample pair on receipt of 25c. 
Every pair guaranteed.

The only shield as good the day it  is bought as the  day it  is made.

The C. E. CONOVER COMPANY
M anufacturers

Factory, Red Bank, N e w  Jersey 101 Franklin St., N e w  Y ork
Wenich McLaren & Company, Toronto—Sole Agents for Canada
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own little  store, no t to  please the 
wholesaler. But on the o th er hand 
the re ta iler m ay receive m any a val
uable suggestion  from  the  w ider 
range and larger experience of the 
w holesaler. As I have said in a p re
vious article, the best w holesalers 
will aim to  advise a re ta iler only for 
his own good. N ot to  be too  pig
headed to  learn, and no t to  be so do
cile and easily persuaded as to  be 
led around by the unscrupulous— 
this is about the happy m edium  of 
tem peram ent to  insure success.

T he retailer should be critical of 
the goods he buys. I t  is w ell for the 
w holesale houses to know  and feel 
th a t they  are dealing w ith one w ho 
is cognizant alike of m erits and de
fects in all the w ares he handles. H e 
should no t be a captious, whining, 
fault-finding crank, alw ays ready  to  
m ake an awful fuss over every trifling 
e rro r  or d iscrepancy; bu t on the 
o ther hand he should no t be dead 
easy.

A certain  frankness should exist 
betw een re ta iler and w holesaler. 
Perhaps ow ing to  special c ircum stan
ces your trade  is a t som e tim e no t 
so heavy as you calculated it would 
be. Possibly a near by com petitor is 
closing ou t a  large stock of goods 
p repara to ry  to  going ou t of business. 
You can not well cut your prices to  
m eet h is; you m ay sim ply have to  
w ait till he gets th rough . Y ou need 
m ore tim e on your bills. T he best 
th in g  to  do is to  w rite  to  your 
w holesale houses s ta tin g  frankly  and 
in som e detail all the circum stances. 
T he chances are  th a t you will get 
the desired extension.

I t  should be one of the  honorable 
am bitions of every re ta ile r to  deal 
w ith the  best w holesale houses and 
to  stand  well in th e ir estim ation.

Fabrix.

Traveling Men Dubbed Easy by Tip 
Takers.

I think th a t Joshua N. H obbs was 
righ t in his rem arks before the N a
tional A ssociation of T raveling  Men 
recen tly  when he said th a t traveling  
men w ere the b iggest boobs in the 
w orld for perm itting  them selves to 
be continually  robbed by hotels and 
railroads and tran sfe r com panies. I 
am one of the boobs m yself and I 
have been ever since I have been on 
the road. I resented  the term  “boob” 
a t first, but I believe after all, it is 
ju st the w ord to  apply to  us fellows.

M y te rrito ry  has been the S tate of 
Indiana in recent years, but in talking 
w ith the o th er boys I don’t know  as 
the te rrito ry  m akes any difference un 
less it is th a t the Pacific coast is about 
twice as bad as any o th er section. 
I have been “com ing across” to  bag
gage m en and sto re  porters , hotel bell
boys, doorm en, trunk  shifters, eleva
to r  boys, and tran sfe r  folk of all so rts 
for so long  th a t it has becom e second 
nature. I had alm ost lost sight of 
th a t fact that I was a boob until Mr. 
H obbs rem inded me forcibly of the 
fact the o th er day.

W h at can we do about it? T here 
doesn’t seem  anyth ing  we can do. 
Som e fellow years back began the 
tipping system  in o rd er to  m ake tim e

on his trip  and the system  hasn’t 
slipped a cog since. E very  fellow 
on the road is its victim —som etim es 
a w illing victim , bu t m ore often we 
“shell o u t” w ith a feeling th a t we d e 
serve a good, sw ift kick for doing so.

W aiting  for Coin to  R attle.
Down in Ind iana a few days ago I 

was particularly  anxious to  m ake con
nections for ano ther tow n or it would 
m ean my losing half a day. I had o r
dered my trunks out of the hotel at 
least tw o hours before time. As I 
took the bus to the depot it was ra in 
ing heavily. I found m y trunks were 
no t there. I spoke to  the bus driver 
—a big, burly fellow—about it, but 
he gave me no satisfaction w hatever.

T im e w ent on and m y train  was 
about due. T he bus driver w asn’t 
in terested  in m y case at all. He had 
some so rt of excuse because my trunks 
had no t come along, bu t it was a lame 
one, and it w as given to  me in a 
m ost indifferent tone. I saw I was 
going to  lose a half day’s time.

“ H ere, Jack ,” I called to  the bus 
man. “T h ere’s som ething ex tra  in it 
for you if you will see th a t I get my 
trunks here in tim e for th a t tra in .”

Mr B usm an’s whole attitude chang
ed. H e im m ediately began to take 
in terest. In  a m om ent he was on his 
seat w hipping up the horses, and just 
in tim e for the tra in  he came dashing 
up with m y trunks. H e had been 
“sta lling” for his tip, and he got it.

T hat was ju st a sam ple experience 
that we fellows m eet up with frequen t
ly. But the tran sfe r m an has no 
m onopoly on the thing. H e is only a 
p art of the system  which considers 
the traveling  salesm an legitim ate prey.
1 don’t  know  as he is in it with the 
pom pous, uniform ed individuals in the 
big hotels who are insulted if the tip 
is no t a b ig one.

Some H ave a Lim it.
N ot long since I came in contact 

w ith one of these pom pous gen tle
m en in an Indiana hotel. I t  was his 
job  to stand at the fron t door of the 
hotel, near a point w here the stree t 
cars stop and to carry  the g-uest’s grip 
to the desk, some twenty-five yards 
distant. H e took my grip at the door, 
carried it across the lobby, and as he 
stood with his w hite gloved hand all 
but ou tstretched  I reach down in my 
pocket and fished out a dime for him. 
H e looked at it w ith u tte r disdain.

“T h a t’s too  sm all fo r m e,” he sna rl
ed “I d o n ’t w ant it.”

“W ell, by George, I w ant it,” I 
flung back, and I didn’t feel a bit 
cheap about it, either.

I t  takes the professional bellboy, 
though, to  stand first on one foot and 
then on the o th er after he has taken 
you to  your room  and to h int in forty  
ways th a t he is expecting som ething 
besides m ere g ratitude . H e usually 
flings a t you a s tring  of questions. 
“H ave you go t any clothes to  be 
pressed?” he will ask o r “Do you need 
any w riting  m aterial?” W hen you 
happen to  have had shoved on you 
the nervy ones of this craft it is w orth  
a tip  to have him finally outside the 
door.

1 have heard these boys converse 
w ith one ano th er in the  hallw ay on 
different occasions when m y transom

has been open, and I know  to a cer
ta in ty  th a t they  have us all catalogued 
am ong them selves. O f course the 
hotel help is em ployed in m any in
stances w ith the understanding that 
the bulk of their pay is to  come out 
of the traveling  man, and nothing 
b e tte r can be expected.

T heatrical Folk Im mune.
“But is the traveling m an the only 

one who is held up in th is m anner?” 
you m ay ask. T o  which I m ust re
ply that he is the big victim . T h ea tri
cal folks are know n as a class who 
will no t tip. T hey know that they 
will probably no t go back to  the hotel 
again ever, or if they do re tu rn  it 
will be at a d istan t date. T hey are 
indifferent to the system  with which 
they have to contend, and the sys

tem in turn , know s enough no t to 
bo ther about them.

But the traveling  salesm an con tin 
ually has a point to make. H e is in 
a position w here he has to  have his 
trunks b rought to  his room  or hur
ried to  the train  w ith unusual haste. 
He is continually  playing over and 
over the same territo ry , and doesn’t 
for a m om ent think that these bag
gage men and p o rters and hotel em
ployes do not rem em ber a m an from  
trip  to trip. Som etim es it is fo rtu 
nate for us that they do rem em ber 
us, providing we have been liberal 
with them  in the past, but in the long 
run we are only paying an ex tra  price 
for the service tha t is due us. And 
for paying this price I agree w ith Mr. 
H obbs tha t we are the “biggest boobs 

‘ in the w orld.” M arkw ood Reeve.

STILL GROWING
Owing to our constantly increasing business, 
we are adding two more stories to our build
ing, which will enable us to carry still more 
complete stocks.............................................• •

PAUL STEKETEE & SONS 
Wholesale Dry Goods Grand Rapids, Mich.

Our Goods are Standard 
Our Brand is a Guaranty 

Our Prices are Right

Our salesmen are out and will call during the season 
Wait for them

The Perry Glove and Mitten Co.
PERRY, MICH.



M I C H I G A N  T R A D E S M A N M arch  12, 1913

N o New Styles of Any Im portance.
G eneral style trend  for spring and 

sum m er, 1913, is for bu tton  oxfords 
and pum ps w ith a fair sale of bu tton  
boots in the early spring.

No new styles of any im portance 
have appeared recently. In  fact, as . 
the new season draw s closer the situ 
ation is m ore definitely established.

M anufacturers and jobbers are an 
ticipating  a good dem and for white 
shoes, both in canvas and leather, and 
are prepared to m eet it. Rubber soled 
oxfords prom ise to  be the best sell ng  
novelty  in the cities.

Gun Metal F irst, T an Second.
In m aterial gun m etal is easily the 

favorite, w ith tan second. A larger 
use of paten t leather than last season 
is anticipated. T here  is also an in
creased dem and for kid leather, but 
how this will become is uncertain.

Both m anufacturers and retailers 
seem favorable to pushing the sale 
of kid, m ostly because of the belief 
that it would have a tendency to re 
duce the price of calfskins. If the 
consum ing public is agreeable, the 
dem and may develop largely.

N ovelty Evening Slippers.
One of the m ost in teresting  style 

developm ents of the p resen t season is 
the call for novelty effects in slippers 
for evening wear. T h ere  is a notice
able increase in the dem and for this 
class of goods in all grades and many 
varieties.

Several good reasons exist for this 
D ating  back for several years wom en 
have shown an increasing in terest in 
a g rea ter variety  of a ttractive effects 
in footw ear. M aterials, color, com 
binations and ornam ents th a t would 
m atch gowns and blend w ith various 
costum es have been sought.

Results of T im e and Experience. 
F irs t efforts to  cater to th is trend 

were responsible largely for the m ul
tiplicity of styles which recently  p rov
ed so dem oralizing to  trade. T im e 
and experience have done much to 
regulate th is tendency, however, and 
to resu lt in a profit ra th er  than  a loss 
to  m erchants.

G eneral styles for stree t w ear have 
settled  down into a fairly definite 
trend. T he dem and for novelties has 
shifted largely to  slippers fo r evening 
wear. T h is is a practical m erchan
dising proposition which the live and 
progressive retailer is tu rn ing  into 
profitable business.

R eta iler T urn ing  Designer. 
W hile  the wise m erchant is m eeting 

this dem and, m ade w ary by past ex
perience, he has discovered a way to 
do it profitably w ithout tak ing  many 
chances at loss. In  fact, the retailer 
has turned designer and is doing a 
custom  business in evening slippers.

C ertain types of evening slippers, 
such as colored satins, beaded satins 
and, perhaps, a few colored effects 
in  leathers, are kept in stock in keep
ing with the probable dem and that 
will arise for such novelties in the 
com m unity.

Showing Ingenuity .
But the retailers in sm all com m uni

ties as well as those in the large cities 
are stocking a large proportion  of 
plain pum ps in satin  and lea ther as 
the basis for m eeting the dem and for 
novelties. T hese are considered s ta 
ple.

T he retailer then  shows his ingen
uity in the selection of an assortm ent 
of bows, buckles and o ther o rnam ents 
which can be stocked a t a small ou t
lay and in as small quantities as de
sired.

Some retailers simply display these 
a ttachm ents and allow the custom ers 
to  m ake their selection when a novel 
effect is desired. O th er m erchants, 
however, have found in this situation 
an excellent opportunity  for stim ulat
ing sales and profits.

M aking U p Samples.
T his is done by m aking up sam ple 

pairs show ing various a ttractive com 
binations and displaying them  prom 
inently  in the store and in the w in
dow. T he finished novelty proves a 
m uch stronger factor in creating  a 
desire for these effects th a t can be 
inspired solely through the im agina
tion of the custom er.

T he best evidence of the selling 
value of th is idea is dem onstrated  by 
the fact th a t m any retailers are ex
periencing no difficulty in getting  big 
prices fo r these com binations, over 
half the value of which is represented  
in the ex tra  o rnam entation . T his 
m eans a la rg er profit on each sale, 
and it is a ltogether m ighty profitable 
business.

P lans fo r Summer.
M any m erchants are p lanning to 

carry  out the same idea to  som e ex
te n t in low effects fo r general and 
stree t w ear nex t sum m er.

T he p resen t popularity  of th e  inno
vation affords good reason to  believe 
th a t its fu rth er developm ent will be 
fu rther acceptable to the custom er as 
well as to  the retailer.

Dead m en cannot h u rt you. N eith 
er can the com petitor w ho puts no 
life into his business, unless you are 
a dead one, too.

If you can build up your business 
w ithout the use of prem ium s, do it.

T he theory  th a t there  is alw ays 
room  for one m ore leads m any a man 
to take on a b igger load of dam p 
goods than  is able to  carry.

The Elk shoe that goes on easy, fits and feels like 
a glove and wears like iron. Both brown and black 
Blucher and Bal. cut.

Rindge, Kalmbach, Logie & Co., Ltd. 
Grand Rapids, Mich.

W W M F

Twin Trade Winners
Hood’s

Royal Oak and Camel Boots
FIRST QUALITY

W ith duck  foot, square edtfe W ith  duck foot, rolled ed£e

EITHER FOR $ 3 .3 3  
Less “Early Order Prem ium " of 5% and—
Less "P rom pt Paym ent D iscount" of 5%.

Do you GET THAT?

Grand RapidsiShoe r&7hibber(o.
The Michigan People Grand Rapids
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A tten tion -ge tting  P rice T ickets and 
W indow  Cards.

W ritte n  fo r th e  T ra d esm an .
T he shoe dealer's w indow is an ad

vertising  medium of trem endous value.
But in spite of all th a t has been 

said and w ritten  concerning the busi
ness-getting  possibilities implicit in 
the shoe sto re  window, com paratively 
few retail shoe dealers are g e ttin g  the 
m axim um  re tu rns out of their w in
dows.

T his may sound like an adaptation 
for an old saying, but its true never
theless—W hat you get out of your 
shoe w indow depends upon w hat you 
put into it.

T im e, m oney and effort spent in 
stag ing  beautiful shoe trim s and in 
displaying a ttractive specim ens of 
footw ear is ju st about the safest in
vestm ent I know  about.

A re Price T ickets W o rth  W hile?
A ny discussion of a shoe window 

w ithout some reference to price tick
ets would be analogous to  H am let 
with H am let om itted.

Personally  I have alw ays advocated 
the price ticket. And m y opinion is 
not based on the expressed verdict 
of shoe custom ers whom  I have 
sounded on this one point. The aver
age person likes to  see a price ticket 
displayed in connection w ith the style 
of a shoe th a t strikes his fancy.

If you’ll analyze your own m ental 
processes when you stand in fron t of 
any article of m erchandise that ap
peals to  you, you can realize just 
w hat’s going on in the m ind of the 
possible custom er as he stands out 
there in fron t of your window looking 
in upon the shoes th a t you have dis
played so artfully. W hen you are 
studying the article th a t a rre sts  your 
a tten tion  and arouses your in terest, 
you ask yourself the question (con
sciously or unconsciously,) D o I like 
that?  (A nd it m ay be any th ing  from 
a shaving set to a  Jacobean dining 
room  suit in quartered  oak.) W hen 
you’ve m ade up your m ind you like 
it, the next question is (and the se
quence is severely logical,) W h at is 
the price?

If  a pair of shoes is sufficiently a t
tractive to  a rre s t the passer-by’s a t
tention  and creative in him an active 
w ant a t the price indicated, he’s a 
poor shoe salesm an indeed who can 't 
do the rest.

T he price ticket habit is a good 
habit to  get.

A re Shoe W indow  Cards Passe?
Some people seem to  th ink  that 

window cards are passe. Pshaw ! 
A lso fudge! W indow  cards are no 
m ore passe than  sentim ent in spring
time.

T he size, lettering , style and gen
eral make-up of the window card 
m ay change from  tim e to  tim e—and 
who will say th a t th e re ’s anything in 
the m oral code about our adhering  
to  any given m odel?—but the window 
card itself is a p re tty  solid in stitu 
tion.

F o r the sake of a change, I have 
found it profitable to  depart from  the 
conventional size w indow card, using 
instead much sm aller cards—from  3)4 
to  4J4 inches wide by 6% to  7l/ i  inches 
in length. T h e  le tte rin g  on such cards

m ust be greatly  reduced, but if it is 
properly  done it can easily be read 
by the observer in fron t of the w in
dow.

And here are a few suggestive 
phrases tha t m ay be used on these 
neat little  cards:

Shoes of Q uality 
P opularly  Priced 
For Quick Selling

Gems of Fashionable F ootw ear 
F o r Genteel Folks

Footw ear C reations for 
C orrect D ressers

A dvance Shoe S tyles
Spring and Sum m er 1913

D ainty F oo tw ear M odes 
F o r D aintily M odeled Feet

Faultlessly  Styled Shoes 
At R easonable Prices

S tunning L asts 
for T astefu l D ressers

M atchless M odes 
in Seasonable L eather and L asts

Simple but E legant 
G rateful to the Feet, too

Refined S tylefulness 
in F ootw ear

Splendid Exam ples of 
A rtfu l Shoem aking 

Now if th e re ’s anything here you 
can use, either in the w ording I have 
suggested or w ith certain  m odifica
tions th a t m ay occur to  you, go to 
it.

But w hatever else you do (o r fail 
to  do,) don’t neglect th a t shoe w in
dow. T ry  to m ake it the m ost a t
tractive shop w indow on the street.

Cid M cKay.

T he oldest colleges still re tain  their 
faculties.

I t  alw ays m akes a boy hungry 
w hen he sees ano th er boy eating.

Seeds for T hough t
H e who dream s the m orning away 

will w aste the evening in w orry.
T he g rea t folly is to use life to 

find a fortune and to miss folks.
I t  would go hard with some saints 

to find th a t H eaven is ju st the chance 
to answ er their own prayers.

You can often find out m ore about 
a m an’s religion by borrow ing money 
from  him than by lending him some.

Some folks love the Biblical back
ground as a pious place to back up 
into.

M any m en despise fame twice in 
their lives—before tasting  it and after 
m issing it.

Faith  always follow s where love 
leads.

T he g rea test tes t of faith in God 
comes when all men seem to  go 
w rong.

I t  is a g rea t m ystery  to  some that 
the religious hunger of the w orld is

no t appeased by their theological 
cookbooks.

D iscontent with self is the soil of 
divine ideals.

You can hatch out m ighty little  by 
sitting  on your laurels.

O n e .g re a t test of heroism  is to be 
denied the chance to do heroic things.

People who dispute over divine 
plans often have no time for divine 
work.

T here is always a big dem and for a 
th ing  th a t cannot be had.

Some of the charity  th a t begins at 
home is no t up to  the standard.

HONORBÍLT
SHOES

Stock the Profit Makers Now
“ H. B. Hard Pan” and Shoes

You cannot possibly make a mistake by add
ing the above lines to your stock.

They represent the tanners’ and shoemakers’ 
best efforts, and are by far the best wear resisting 
shoes offered to-day.

Your trade w ill soon be asking for this class 
of shoes. Stock up now so you can supply the 
demand when it  comes.

THEY WEAR LIKE IRON

Herold-Bertsch Shoe Co.
GRAND RAPIDS , MICH.

Snow Banks plus Sunshine
Result

A Demand for Rubber Boots

Order the GLOVE I I ^ I )  BRAND To-day

, Build a trade that will be with you next year. 
There’s always more profit in the long run in 
h a n d l i n g  merchandise of unquestioned 
merit, and Glove Brand Rubbers are of that 
class. &

HIRTH-KRAUSE COMPANY, Distributors Grand Rapids, Mich.
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Low liness and O bscurity  H ave T heir 
C om pensations.

W ritte n  fo r th e  T radesm an .
Both Helen and F lorence Millard 

have very recen tly  been m arried, 
H elen to the famous au thor-lectu rer 
l)r. W ilburtson  D o n le j, one of the 
brigh test lights of the platform , and 
Florence to John Jones, the only son 
of some friends of the M illards. John 
is the proprieto r of a small au tom o
bile repair shop. Being industrious 
and skillful in his work, he is p ro s
pering  very nicely in his little  busi
ness.

N aturally  H elen 's brillian t match 
stands in sharp con trast to the hum 
ble union of her sister. T he probably 
widely vary ing  fortunes of the tw o 
girls have been the occasion of no 
little  com m ent on the part of their 
friends and acquaintances.

Mrs. Van Suydenham  was speaking 
of the m atter last evening. Mrs. Van 
has been a successful clim ber herself 
and has a very thoroughgoing  know l
edge of all the elevations and depres
sions of the social surface.

“From  my heart I can really con
gratu late  H elen M illard on her m ar
riage,’’ she began in her airy m anner. 
“Such a husband as Mr. Donley fu r
nishes a bright, am bitious, well-edu
cated girl like Helen with ju st the 
opportunity  that she needs. She will 
have a chance to b reathe the upper 
air. O f course she will accom pany 
him on m any of his trips, assist him 
in his work, and share his chaplet of 
renown, for in tak ing  his name she 
takes his fame also.

“But Florence, how could she ever 
do it?’’ H ere the good lady’s voice 
sank in a m ournful whisper. “To 
throw  herself away on th a t poor 
autom obile tinker w ith a hopelessly 
plebeian nam e and no future! W hat 
the girl was th inking of I can’t con
jecture. O f course, John  is a good, 
steady boy, there is no th ing  in the 
w orld to  be said against him, bu t so 
desperately cdm m onplace! I am told 
th a t they are to live in a cottage or 
bungalow  o r  som ething of the kind 
out on T hirty -seven th  street, which 
John  is paying for on the installm ent 
plan. D oesn’t it all seem w retched, 
pitiful, when you th ink  of the life her 
only sister will lead? I understand 
Jo h n ’s highest am bition is to own a 
big garage and salesroom . M aybe he 
will get up to  th a t—I hope so—but he 
never will be known outside of his 
own ward. H ow  could a girl with 
F lorence’s ideals have made such a 
choice?”

I suppose that, stric tly  speaking, 
neither H elen nor F lorence m ade an 
actual “choice”—I have an idea that 
after the m anner of their sex each

girl simply took w hat cam e; that in 
the one case the distinguished Dr. 
Donley was the su itor presen ting  
him self that seemed w orthy of ac
ceptance, and in the o ther it was 
plain John  Jones. I also suppose tha t 
bad F lorence had the opportunity  to 
make selection betw een John  Jones, 
her present excellent husband, and an 
exact duplicate of him as to p erson 
ality, who had achieved distinction in 
some art or profession, th a t very na
turally  she would have chosen John  
Jones plus fame to John  Jones m in
us fam e; for F lorence is no ascetic, 
nor lias she in any wise renounced 
the wiles and allurem ents of this 
wicked world. But it was John  Jones 
the m echanic with a little  autom obile 
shop on Oak street, who w ears a 
greasy jum per and overalls during 
w orking hours and is w ithout any 
present o r probable future fame, or 
not take John  Jones at all. F rankly 
speaking 1 believe the maiden acted 
wisely in doing as she did.

1 adm it th a t Dr. W ilburtson  Donley 
on the lecture platform  is a far m ore 
im posing figure than John  Jones in 
his repair shop w earing oil-sm eared 
clothes, but I should be willing to 
w ager that all the real happiness that 
H elen sees m ore than  her sister will 
enjoy, she will richly earn.

F or I have observed that whoever 
chances to stand in the capacity of 
chief, stay, consoler, and foundation 
wall to any celebrity, has a very busy 
job. I don’t care w hether the celeb
rity  is a poet, artist, dram atic star, 
singer in grand opera, w riter of a 
best seller, inventor, o r professional 
ball player—the flower of genius m ust 
have some one to shelter, protect, 
sustain, and uplift it. W hen a man 
is happily m arried, like Dr. Donley, 
certainly it is his w ife’s privilege to 
hold this very essential position; but 
as I have rem arked, it is a busy job.

O f course, to quote Mrs. V an Suy
denham , “she will share his chaplet 
of renow n.” Fashionable litera ry  clubs 
will honor her as the nearest satellite 
to a g rea t lum inary, and she will fig
ure as the “and M rs.” in new spaper 
m ention of “Dr. and M rs. D onley.” 
F u rther, she m ay walk all her days 
in a sort of aureole of brightness, a 
reflection of the sp lendor th a t su r
rounds her husband. But som etim es 
in her heart of hearts she will wish 
lie were a plain, com m on, unknow n 
man, like her b ro ther-in-law  John  
Jones fo r instance. F o r her husband 
is a genius, and a genius is a creature 
of m oods and nerves, of b righ te r 
hopes and deeper despairs than  or
dinary m ortals, one who gives out 
largely of his vitality, and to whom  
some one m ust b ring  a never-failing

supply of streng th  and hope and cour
age. The public sees him  as an actor 
in heroic pose and full costum e, with 
his make-up all on; his wife has him 
to deal with off the stage, when the 
paint has disappeared from  his coun
tenance and his m ight has become 
weakness.

Sadie Laram ie, an old school friend 
of m ine w ith a musical turn, m arried 
S ignor G iovanni D ali ’O ngaro, an 
ita lian  singer. H e stood six feet in 
his stockings, weighed tw o hundred 
pounds, and was a m ost m agnificent 
figure on the stage. H is voice was 
no th ing  sho rt of wonderful. But off 
the stage he was the g rea test baby I 
ever saw  in my life. I t  was Sadie for 
this and Sadie for that. She had to 
look out for everyth ing from  the 
proper diet for his delicate stom ach 
to keeping his precious feet out of a 
draft. Being a skillful pianist as well 
as a very brigh t and clever woman, 
she acted as his accom panist. But of 
course her playing was entirely  sub
ordinated  by his singing. I never see 
or hear the w ord accom panist but I 
think of poor Sadie. As Signora Dali 
’O ngaro  she sank into an early grave.

i t  tells in the Bible how when Ame- 
lek came and fought with Israel in 
Rephidim, that Moses stood on the 
top of the hill w ith the rod of God 
in his hand, and A aron and II ur were 
w ith him.

“And it came to  pass, when Moses 
held up his hand, that Israel p revail
e d ' and w hen he left down his hand, 
Amelek prevailed.

“But M oses’ hands w ere heavy; and 
Aaron and H u r stayed up his hands,

the one on the one side, and the 
o th er on the o th er side; and his hands 
w ere steady until the going down of 
the sun.”

My little  friend Mrs. John Jones, 
nee F lorence M illard, had no occasion 
to sigh because her husband is an 
autom obile repairer and never will 
win fame and renown, nor to envy the 
lot of her sister, Mrs. W ilbur*son D on
ley. If  ever she is inclined to feel 
dow ncast because of her own and her 
husband’s obscurity, let her rem em 
ber the sad fate of my friend Sadie 
Laram ie, or think of the w eariness of 
A aron and H u r holding tip the hands 
of the g rea t leader M oses on that 
field of battle. Quillo.

O bscurity  lives much longer than 
fame.

T anglefoot

G ets

50,000,000,000
Flies a year—vastly  m ore than  

all other m eans com bined. 
T h e  Sanitary F ly D estroyer— 

N on -P oison ou s.

When sugar bags burst it displeases your customers, but 
before they get a chance to burst they cost you mpney, the twine 
costs you money, so does the overweight. It’s a waste of en
ergy to put sugar in bags—you might as well spend your 
time canning tomatoes. Sell FRANKLIN CARTON SUGAR and use 
the time you save to arrange a display of it on your counter. 
The neat blue cartons sell on sight. FRANKLIN CARTON 
SUGARS include FRANKLIN GRANULATED, FRANKLIN POW
DERED, FRANKLIN DESSERT AND TABLE, FRANKLIN XXXX 
CONFECTIONERS' and FRANKLIN CUBE SUGAR; all the fast 
selling grades, in cartons of convenient size for your cus
tomers, packed 24. 48, 60 and 120 lbs. to the container—all for 
your convenience.

THE FRANKLIN SUGAR REFINING COMPANY
PH ILA D ELPH IA , P A .

“Your custom ers k n o w  FR A N K L IN  C A R T O N  SUG AR  
is C L E A N  sugar’’
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A Little of Everything and N ot 
Much—

M ears, M arch 8—A friend has given 
me the privilege of perusing  a little  
pam phlet entitled  “P ersonality  of the 
man who has directed the Michigan 
T radesm an for th irty  years.” I have 
read it, no t once, but th ree times. 
T h a t’s m ore than  I have read m y bi- 
ble and, really, I am  sw elled up to 
think I have even a w riting  acquain t
ance w ith such a m an as you are 
portrayed  to  be. I sn ’t it passing 
strange th a t there  should be two such 
m en as you and I in the sam e S tate 
—even in alm ost adjoining counties— 
and th a t we have never m et. T h ere  is 
very little  difference in your life and 
mine. You are a trifle m y senior. 
Y our photo  show s you with regular 
features, high prom inent forehead, 
deno ting  brains. I, on the o ther hand, 
have an exceedingly large Rom an 
nose that entirely  hides my other 
classic features, and, as for brains,
I don’t need any, as I am in the g ro 
cery business. T he fact of the m at
te r is, I alw ays was afraid to show my 
phiz in your city s tree ts in daylight, 
until R. K. M oulton aw arded him self 
the prize as the handsom est m an in 
Grand Rapids. As your citizens stood 
for that, I felt th a t even I could pass 
unnoticed. I have seen R. K. M oulton, 
but never noticed any m edals on him 
th a t had been aw arded in a beauty 
contest.

W hile you as a boy peddled apples 
on the steam boat plying G rand River 
in tlie sum m er, I also spent m y tim e 
paddling up and down the Pecatonica 
River and stealing apples from  the 
farm ers—that is, until w aterm elons 
w ere ripe. Y ou’ve got me on looks, 
finances and age, but we even up on 
the paddling, as the Pecatonica River 
is much d irtier and a trifle w ette r than 
the Grand. You also have dollars 
w here I have cents. I pity anyone 
w ho don’t have dollars to my sense. 
In fact, I have been in business years 
and years, but don’t recollect ever 
w riting  a single business le tte r that 
w asn’t m ostly  foolishness.

I know  I jum p from  one subject to 
ano ther like the dictionary. I will 
leave it to  such high m oguls as H aro ld  
Sears, of the N ational Biscuit Co., or 
even to H is Royal H ighness, M. L. 
Elgin, of the M usselm an G rocer Co., 
if they  ever knew w here they or I 
w ere at, a fter reading a le tte r from  
me.

I like the G rand Rapids business 
men, w ith whom  I do business, but 
lo ts of them  are peculiar; in fact, all 
men arc, except me. T ake tha t hand
some, long-geared Glenn Finch, of 
the Grand Rapids Shoe & R ubber Co. 
He is a particu lar friend of mine, but 
doesn’t advertise the fact, as he is 
asham ed of it. T hen  take F red  Rowe, 
of thg V ery C arelessly M anaged Co. 
I t  m ust be those le tte rs  stand for 
these w ords, as I called on him at his 
office four different tim es in the past 
year and he was out. A year ago he 
he and 1 pooled $4 which we agreed 
to spend together. I begin to suspect 
he is draw ing in terest on the m oney 
and th a t I am out two bucks. I am 
awfully w orried, as I have only a 
w riting  acquaintance w ith him also.

I begin to  get suspicious, finding so 
m any people ou t w hom  I w ant to  see. 
M aybe the fly cops give w arn ing  when 
I arrive, so on m y nex t v isit to  your 
city I will keep m um  and w on’t even 
give you a w arning w hen I in tend to 
drop in to  give m yself the pleasure 
and you the honor of a handshake.

C. A. B rubaker.

Carnegie on Partnerships. 
R ecently, in his testim ony  before 

the H ouse Steel T ru s t Investigating  
Com m ittee, A ndrew  C arnegie said:

“ I don’t believe th a t any corpora
tion can m anage a business like a p a r t
nership. W hen we w ere partners , I 
felt th a t we could run  around corpo
rations. You take thirty-five young 
m en in terested  in w atch ing  even a 
leak in a spigot, and no corpora tion  
can com pete w ith such an o rganiza
tion in any business.”

Mr. C arnegie was com paring the 
form er sm aller concerns with the big 
trusts, and, of course, his rem arks had 
no bearing  upon w hether a retail m er
chandising busines is incorporated  or 
sim ply a partnership .

Mr. C arnegie’s opinion is w orth  
som ething, and this opinion contains 
an idea for the advancem ent of the 
retail m erchandising  business:

Suppose th a t each em ploye in your 
store was an active p artn e r  in the 
store. D on’t you think th a t the busi
ness would feel the effects—th a t it 
would help your sto re  to “run around” 
com petition-

M ost profit-sharing  schem es are dis
appointm ents. C arnegie's was a b ril
liant success—m ade m illionaires of 
his forty  p artners and a “m ulti” of 
him. H e did it by old-fashioned p a rt
nership.

Leaks That Can Be Closed.
H ere are a few of the leaks which 

en ter into the conduct of m any a dry 
goods or apparel store. Careless dis
posal of dam aged goods; giving over- 
m easure by clerks who favor the 
s to re ’s custom ers beyond the sto re  it
self; failure to charge; lax m ethods of 
handling m em orandum  charges cover
ing goods sent on approval, perm it
ting clerks to use goods from  stock; 
lending goods out of the sto re; fail
ure to change advertising copy suffi
ciently often to m ake it valuable; un 
necessary lighting; failure to check 
in and m easure all goods purchased; 
lack of system  by which clerks can be 
kept busy when there are no custom 
ers in the sto re ; leaving sm all pack
ages of m erchandise in shipping cases; 
perm itting  goods for which there is 
small dem and to  be stow ed away 
w here they  have no chance to m ove; 
failure to m ark selling prices on all 
goods.

Check them  over. T he list isn 't 
com plete by any m eans, but possibly 
a tten tion  to  a few of them  will stop 
a leak or two. Leaks come directly 
out of the net profits.

A Futile Chase.
"D on’t you th ink ,” asked the in

genious lecturer, “ tha t in my address 
I run the gam ut of hum an em otions?”

“W ell,” replied the frank local com 
m itteem an, “I reckon you run ’em, 
all right, but it seems to me you don’t 
quite catch any of ’em.”

Klingman’s Sample Furniture Co.
The Largest Exclusive Retailers of 

Furniture in America
W here quality is first consideration and where you get the best 

for the price usually charged for the  inferiors elsewhere.
D on't hesita te to  w rite us. You will get ju st as fair treatm ent 

as though you were here personally.

C orner Ionia, Fountain and D ivision  Sts.
O pposite M orton H ouse Grand Rapids, Michigan

FLEISCHMANN’S YEAST is to-day sold by 

thousands of grocers, who realize the advan

tage of pleasing their customers and at the 

same time making a good profit from the 

goods they sell. If you are not selling it now, 

Mr. Grocer, let us suggest that you fall into 

line. You w on’t regret it. 3^ 3^

Judson Grocer Company

| NE hundred years ago a French scientist dis
covered that fresh fruits and vegetables her
metically sealed and sterilized by exposure to 

a high degree of heat would keep fresh, sweet and 
wholesome for years. Our Canned Foods are prepared 
for our trade from goods brought in from the orchards 
and fields in the pink of condition—placed in cans 
under the most modern sanitary methods. It is with 
pride in the success of our food merchandising that we 
offer our Canned Foods to our customers.

The Canned Food House

Judson Grocer Company
Grand Rapids, Mich.

Use Tradesman Coupons
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ST O V E S and HARDWARE

M ichigan R etail H a rd w are  A ssociation . 
P re s id e n t—F . A. R echlin , B ay  C ity. 
V ice -P re s id e n t—E . J . D ickinson, S t. 

Joseph- •
S ec re ta ry —A rth u r  J . S co tt, M arine  

C ity. .
T re a su re r—W illiam  M oore, D etro it.

T he N ational R etail H ardw are  A sso
ciation.

M ount V ernon, Ohio, M arch 10— 
W e are often asked “W hat is the N a
tional Retail H ardw are A ssociation 
doing? W hat is the justification for 
its existence? And, how is the m oney 
spent?”

There has never been any effort on 
the part of the officials of the A ssocia
tion to  keep any know ledge of the 
w ork from  the m em bers. But as the 
years go by the th ings to do change 
and the w ork is done from  a differ
en t angle.

T he w ork of the year th a t is com 
ing to  a close has been largely an ef
fort to convince the jobbers and m anu
factu rers th a t the low est published 
price, of any article, is the established 
m arket price.

W e have been told that our w ant 
of salesm anship and our poor system  
of doing business, and a lot of o ther 
th ings th a t were all true, and good 
in their place, w ere the stum bling 
blocks to our success. The question 
of price has been som ething to shy 
from, by both  jobber and m anufac
turer. T hey  have not w anted to dis
cuss th a t question.

But in Chicago last D ecem ber at a 
m eeting  o f retailers, jobbers and 
m anufacturers, the  jobbers joined with 
the retailers, in passing  a resolution 
w hose m ain point was th a t the low est 
published price was the m arket price 
of goods, and th a t the m anufacturer 
should be willing to  give such prices 
to jobber and re ta iler th a t they would 
be enabled to  m eet any com petition 
and have a profit. W e w ere nearly 
tw o days th resh ing  out this p roposi
tion. And for nearly  a day the jo b 
bers refused to subscribe to the reso
lution. T hey w anted to  ta lk  about 
salesm anship, and clean windows and 
bette r m ethods of doing business, but 
late in the afternoon  they joined with 
the retailers and subscribed to the 
resolution.

O n the second day the m anufactur
ers m et w ith the jobbers and re ta il
ers, and although the subject was 
thoroughly  discussed the m anufactur
ers’ representatives would no t sign 
the resolution, claim ing th a t they had 
not the au tho rity  to  do so. T he 
m anufacturers’ com m ittee, however, 
prom ised to b ring  the m atter up at 
the nex t m eeting, which, they said, 
would be in February.

T he new  price lists w ith reduc
tions, is one of the resu lts of the N a

tional Com m ittee’s conference with 
the W ringer people.

D uring  the past year much work 
has been done looking to  the develop
m ent of an advertising  catalogue for 
the use of the retail trade. M any re 
tailers have already taken the m atter 
up and are using  the catalogue to ad
vantage. T he w ork of g e tting  out of 
catalogues is done a t the A rgos 
office, and the trade  get them  at cost.

A m eeting was held at Indianapolis, 
w ith a com m ittee of stove m anufac
turers, in December, and some p ro g 
ress was m ade looking to be tte r con
ditions.

The Executive C om m ittee had a 
m eeting w ith Mr. A shbury, of the 
E n te rp rise  M anufacturing Company, 
and after an all-day m eeting and a 
thorough canvass of conditions re 
ceived a prom ise th a t an effort would 
be m ade to b e tte r retail conditions. 
T his is a prom ise tha t we have never 
before been able to get.

I t  is the purpose to  use the Bulletin 
and such o ther m ethods as are found 
feasible, to  make public the nam es of 
goods on which the catalogue houses 
are g e tting  special prices, and to  help 
the trade to understand conditions 
and, if possible, get be tte r prices for 
the trade. To do this effectively the 
office at A rgos m ust have the help of 
the trade by giving the Bulletin all the 
inform ation they can in relation  to 
prices and the m ethods being used to  
underm ine the trade of the retailers.

In all this w ork  we are confronted 
with certain  legal restric tions th a t we 
m ust be careful no t to overlook. As 
an Association, we cannot dem and 
low er prices. A s individuals, and 
through  individual effort, we m ust 
secure our ends w ith jobber and m anu. 
facturer.

A thorough  understand ing  of our 
needs, our handicaps and conditions 
will help us to  p resen t the questions 
in a p roper light to  both jobber and 
m anufacturer.

A t p resen t nearly  every rural hom e 
and a good m any tow n hom es have 
editions of the m ail o rder catalogues. 
T hese catalogues are read  and very 
frequently  consulted previous to  pric
ing goods in the nearby stores. So 
when your custom er com es to  you he 
know s w hat the published price is on 
the goods he is desiring  to  purchase. 
If you quote h igher prices than  he 
finds in the  catalogue he naturally  
tu rns to  the catalogue house and o r
ders his goods.

You know  th a t it is the m an on 
the o th er side of the counter th a t 
pays the bills and pays you to  do busi
ness. Now every tim e a custom er is 
thus trea ted  he becom es less friendly

to  you, and m ore convinced th a t you 
are  too high priced to  patronize, and 
a firm er friend of the m ail-order 
house. A  condition no t at all com 
fo rting  to  the  retail trade of the 
country.

So we have taken our stand on the 
proposition  th a t the low est published 
price becom es the m arket price, and 
we are seeking to  educate the retail 
trade  th a t th a t is the p latfo rm  on 
which we m ust all stand. W e certain
ly have a r ig h t to  ask equal prices 
w ith others, especially w hen we—the 
retail trade—sell 90 per cent, of the 
m anufacturer’s output.

W e take the position th a t no m anu
factu rer has a righ t to sell at differ
en t priées to  com petitors, for if one 
m erchant has an advantage in price, 
he has the opportun ity  to supplant

and drive his com petitors ou t of busi
ness, and so secure a m onopoly of 
the trade.

W hile we have no righ t to dictate 
th rough w hat channels a m anufactur
er can sell his goods, we have a 
righ t to  dem and of the m anufacturer 
th a t he help us sell his goods a t a 
profit in com petition w ith his o ther 
custom ers.

W h at righ t has a m anufacturer or 
jobber to sell us goods w hen he know s 
tha t it will be im possible for us to 
dispose of the goods a t a profit in 
com petition with those who have 
been favored w ith b e tte r prices?

W hile as an A ssociation we are no t 
perm itted  to  com bine, o r agree to use 
ou r influence to dem and th a t any 
m anufacturer follow any certain  pol
icy of selling, yet we as individuals

Foster, Stevens & Co.
W holesale Hardware

157-159 Monroe Ave. :: 151 to 161 Louis N. W.

Grand Rapids, Mich.

Some of Our Factory 
Brands

Diamond Steel Goods
Wood, Wilson & Piqua Shovels 

and Spades
Revero Garden Hose 

F. & N. Lawn Mowers 
Atkin Saws

Atha H ammers and Hatchets
Factory Brand Goods are backed by us 

and the manufacturers

Michigan Hardware Company
Exclusively Wholesale

Ionia Ave. and Island St. GRAND RAPIDS, MICH.
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have a righ t to  insist upon protection  
which, if refused, leaves us the un 
questioned righ t of throw ing  his goods 
out o f our stores, and, fu rther to  use 
our influence when and w here we 
can, to b ring  such m anufacturer to 
ano ther fram e of mind.

fn doing th is w ork we m ust re
m em ber th a t our loss of trade from  
catalogue house com petition is not 
m easured by the sales we fail to make 
only, but there is a very im portant 
addition th a t cannot be m easured. I 
m ean the sales we ought to  make to 
people who do not come into our 
sto res after they  get the catalogue 
habit.

W hile we cannot blame our trade 
for going w here they can buy cheap
est, we should em ulate their exam 
ple and look around for low er m ar
kets from  which to draw our supplies.

And that leads me to em phasize the 
im portance of being posted on prices. 
T he catalogues of the mail o rder 
houses are open to  us, and they are 
the best m edium s from  which to get 
the inform ation we w ant. Com pare 
prices when you get your bills from  
jobbers and m anufacturers, and if you 
are being charged too much make 
your com plaints and make them  em 
phatic.

If you do no t owe for any bills th a t 
are due or past due, you are in be t
ter shape to m ake your com plaints 
stick. Money talks, and it is the cash 
buyer tha t both the jobber and m anu
factu rer wants.

W . P. Bogardus, T reas.

W here the Perfunctory Merchant 
Loses.

W ritte n  fo r th e  T rad esm an .
If anyone should m ake it a point to 

indicate that he m eans business it is 
the business m an—the m an who makes 
his living by buying and selling again. 
Yet it is quite a frequent experience 
th a t m erchants in all lines of trade 
are perfunctory  in their salesm anship; 
while even the m ost energetic re ta il
ers now and then load them selves 
with lines which they make p ractical
ly no a ttem pt to push.

Thus, in the d rug business, a re 
ta iler m ay stock cam eras and then 
simply sit still and leave them  
to sell them selves, w ith possibly 
an occasional perfunctory  w ord or 
two about them  in his new spaper 
tailer m ay stock them selves, w ith pos
sibly an occasional perfunctory  w ord 
or two about them  in his new spaper 
space. O r a hardw are dealer will 
dabble indifferently in m o to r cycles, 
or stock prepared  roofing m erely be
cause o ther hardw are dealers carry  
it, and with practically  no t the slig h t
est idea of pushing it.

T h is is poor business. I t  is be tte r 
for the retailer to  carry  a lim ited var
iety and push every th ing  to  the very 
lim it of his selling power. I t  pays 
to  concentrate your energies upon a 
few lines and m ake them  specialties 
in preference to  stocking w ith every
th ing  you can th ink  of and handling 
all th ings in the same indifferent way.

A ra th er  extrem e instance of per
functory selling came to  m y notice 
recently. P ractically  all hardw are 
dealers handle stoves and m ost of 
them  put their best energies behind

the selling of stoves, for the m argin 
is good and a single sale goes a good
ly distance tow ard boosting  the to tal 
of the w eek’s business.

This dealer, however, trea ted  his 
stove business in lackadaisical fashion.
If anyone came in and w anted a stove, 
he was show n a stove, and, if possi
ble, induced to buy a stove; but no 
organized attem pt was m ade to bring 
in new stove custom ers or break past 
stove records. If the business came, 
all well and good; and if it d idn’t 
come, all well and good. T he result 
was that, in a couple of years, approx
im ately tw o dozen stoves w ere sold 
—which is p re tty  good business.

A bout th a t tim e the advent of a 
pushful hardw are traveler caused a 
sudden, m iraculous bu rst of en thusi
asm. T he pushful traveler talked, 
ham m ered and overpersuaded the 
slow -going re ta iler to  stock twice as 
m any stoves as he had ever sold in 
one year before. An easy price, com 
bined with good quality and finally 
an inform al undertak ing  to  take back 
any unsold goods, clinched the deal.

T hen the retailer, before the en thu
siasm spread by the pushful traveler 
had passed entirely  off, set him self to 
the task  of selling those stoves. T he 
stock was new and brigh t and the 
m erchant decided tha t it w as w orth 
playing up in the sto re  arrangem ents. 
T he stoves w ere m oved forw ard to  a 
p rom inent position, w here every cus
tom er m ust see them . T he effect was 
so encouraging th a t the m erchant sup
planted it by the use of advertising  
posters furnished by the m anufactur
ers, and show cards and price cards 
prepared by himself. F rom  this the 
next logical step was the p reparation  
of a window display, in which priced 
stove was the outstand ing  feature.

Sim ultaneously the m erchan t, a l
ways conservative in the m atter of 
new spaper advertising, s ta rtled  his 
contem poraries and the  general pub
lic by the use of a half page adver
tisem ent, devoted every w ord of it to 
stoves. A slightly  cut price was offer
ed on one particu lar stove a-s a so rt 
of leader. T he advertisem ent from  
s ta rt to finish w as a thoughtfu lly  
planned talk  on stoves, and, though 
it had num erous weak points, it s ta r t
ed trade moving.

T he store and w indow display and 
the new spaper advertising  w ere per
sistently  backed by the m erchant and 
his staff. E very custom er, no m atter 
w hat he came for, was invited to  take 
a look at the new stoves.

“But I ’m not buying,” m ore than 
one custom er would p rotest.

“ But ju st look at these stoves. This 
one’s the finest th ing  of its kind th a t’s 
ever been offered in town. You don’t 
need to buy, but we w ant you to see 
it.”

And so on. R arely, indeed was a 
.custom er too busy to  take a t least a 
brief glance at the stoves; and m ore 
than  one of those w ho w eren’t them 
selves in the m arket becam e en thusias
tic m issionaries for the new stoves. 
T he salesm en them selves w ere no t 
diffident in the m atte r of pushing their 
selling argum ents, and clinching sales; 
and by dint of steady, persis ten t ef
forts, the original order was eventual
ly cleared out.

T he m erchan t was gratified. H e 
had learned one of the biggest se
crets of business success—th a t the 
goods which are w orth  handling at 
all are w orth  pushing to the limit. 
H e placed repeat orders w ith the 
m anufacturer and, in anticipation of 
the genuinely cold w eather p re tty  
nearly  due, redoubled the force of his 
stove advertising  cam paign and went 
after a large list of prospects with 
“personal” le tters, inviting them  to 
call and look at the new stoves.

T he result was that that great stim 
ulus to stove buying, the first cold day 
of w inter, b rought this particular 
m erchant orders for m ore than th irty - 
five stoves—three tim es as many, a l
m ost, as he had been accustom ed to  
sell in a year by the old perfunctory, 
dilatory m ethods.

T o  an energetic m erchant it doubt
less seem s increditable tha t there are

as th is one was, in the business k in
dergarten ; but even the m ost ener
getic retailers now and then allow 
some line to drag. Steady, determ in
ed, energetic pushing is the secret of 
business success in all lines, and it 
is particularly  needed in the handling 
of new lines and specialties.

W illiam  E dw ard Park.

Out of the N igh t T h at C overs Me.
O ut of the night tha t covers me.

Black as the P it from pole to pole.
I thank w hatever gods there be 

For my unconquerable soul.

In the fell clutch of circumstance 
1 have not winced or cried aloud.

Under the bludgeonings of chance 
My head is bloody but unbow’d.

Beyond this place of wrath and tears 
Looms but the Horror of the Shade,

And ye t the menace of the years 
Finds and shall find me unafraid.

I t matters not how strait the gate.
How charged with punishments the scroll. 

I am the m aster of m y fate.
I am the captain of my soul.

retailers here and there who are stil William Ernest H enley.

H. Eikenhout & Sons
Jobbers of Roofing Material

G R A N D  R A P ID S , M IC H .

We carry a large stock of

Roofings, Roofing Materials and 
Building Papers

The APEX BREAD TOASTER
T H E  BE ST T O A S T E R  M ADE  

FOR USE O VER GAS, G ASO LIN E A N D  BLUE FLAME O IL BURNERS 
R etails a t 25c w ith a Good Profit to the  Live Dealer

Manufacturers A. T. Knowlson Company, D etroit, Mich.

Save 
Ice Bills

Save
Ice Cream

Save
Syrups

and
Fruits

THE GUARANTEE ICELESS FOUNTAIN
W ill do it  and bring the best trade. See our special show cases.

Michigan Store & Office Fixtures Co.
Grand Rapids, Mich.
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G rand Council of M ichigan U. C. T .
G rand  C ounselor—Jo h n  Q. A dam s, B a t

tle  C reek.
G ran d  J u n io r  C ounselor—E . A. W elch , 

K alam azoo.
G rand  P a s t  C ounselor—Geo. B. C raw , 

P eto sk ey .
G ran d  S ec re ta ry —F re d  C. R ic h te r, 

T ra v e rse  C ity.
G rand T re a su re r—J o e  C. W ittliff, D e

tro it.
G rand  C onducto r—M. S. B row n, S ag i

naw .
G rand  P a g e —W . S. L aw to n , G rand 

R apids.
G rand  S en tinel—F . J . M outie r, D e tro it.
G rand  C hap la in—C. R . D ye, B a ttle  

C reek.
G ran d  E x ecu tiv e  C om m ittee—Jo h n  D. 

M artin , G rand  R ap id s; A ngus G. M e- 
E ach ron . D e tro it; J a m e s  E . B u rtless, 
M arq u e tte ; J . C. S aunders , L an sin g .

M ichigan K n ig h ts  of th e  Grip. 
P re s id e n t—F ra n k  L . D ay, Jack so n . 
S ec re ta ry  a n d  T re a su re r—W m . J . D ev- 

ereau x . P o r t  H uron .
D irec to rs—H . P. G oppelt, S ag inaw ; 

J . Q. A dam s, B a ttle  C reek ; Jo h n  D. 
M artin , G rand  R apids.

M ic h ig a n  D iv is io n ,  T .  P. A .
P re s id e n t—F red  H . Locke.
F ir s t  V ice -P re s id e n t—C. M. E m erson .
Second V ice -P re s id e n t—H . C. C ornelius.
S ec re ta ry  an d  T re a su re r—Clyde E. 

B row n.
B oard  of D irec to rs—C has. E . V ork, E . 

C. L eav en w o rth , W . E . Crow ell, L . P . 
H adden . A. B. A llport, D. G. M cL aren , 
J . W . P u tn am .

Meeting of Board of Directors, M.
K. of G.

P o rt H uron, M arch 8—T he regular 
m eeting of the B oard of D irectors 
of the M ichigan K nights of the Grip, 
called to order by P residen t Frank
L. Day a t 9:30 a. m. All m em bers 
w ere p resen t except H. P. Goppelt.

T he Secretary  was instructed  to 
write the beneficiaries explaining the 
conditions th a t now exist.

T he Secretary  was authorized to 
o rder the Brow nell le tte rs  from  the 
T radesm an Com pany and th a t the 
same be mailed prom ptly.

L e tte r  from  F. L. M ather relative 
to an advertising  proposition was read 
and ordered  filed.

T he Secretary  was authorized to 
w rite E x-P residen t Caswell regar ling 
the applications from  the Burns and 
Griswold H otels.

P residen t D ay then appointed the 
follow ing m em bers as correspondents 
for the M ichigan T radesm an;

B attle Creek—John  Q Adams.
Jackson—M aurice H eum an.
L ansing—F. M. A ckerm an.
K alam azoo—Jno. M. Hoffm an.
D etro it—J. C. W ittliff.
Bay City—M. C. Empey.
Saginaw—H . Vasold.
T raverse City—F red  C. R ichter.
Sault Ste. M arie— H. G. T apert.
I.ud ing ton—J. M. Goldstein.
P o rt H uron—F. N. M osher.
The com m unication from  K alam a

zoo relative to  hotels sending out ad
vertising  m atte r to  the m em bers 
was laid on the table.

T he repo rt of the Secre tary -T reas
u rer was received and placed on file.

T he repo rt of form er T reasu re r 
H offm an was received and placed on 
file.

T he B oard of D irecto rs reported  
th a t they had exam ined the books of 
the S ecretary-T reasurer and found 
them  correct.

T he Finance Com m ittee reported  
the follow ing bills:
C ourtney Bros., p rin ting  ........ $ 38.50
W . J. D evereaux, express and

telephone .................................... 1.45
W . J. D ew  eaux, postage

stam ps  ..................................... 106.00
J. D. M artin, expense to  B. M. .11.81 
J. Q. Adams, expense to B. M. 10.09
F. L. Day, expense to B. M ......  9.45

$177.30
T he bills were allowed as read and 

orders draw n on the general fund for 
the am ounts.

T he bill of the S ecretary-T reasurer 
for salary, $56.15, being 5 per cent, on 
$1.123, was allowed and the T reasu rer 
was instructed  to draw  an order on 
the general fund for the am ount.

T he Finance C om m ittee reported  the 
follow ing death claims:

W m. W ildanger, F lint.
P. J. Van R osm anlin, M inneapolis, 

Minn.
A w arran t was ordered draw n on 

the death benefit fund for $250 for 
each beneficiary, carried.

T he Finance Com m ittee reported  
the follow ing death claim:

G. W . W eatherw ax, Ludington.
O ne hundred dollars was ordered 

transfered  from  the em ploym ent fund 
to the death benefit fund and the 
T reasu re r instructed  to  draw a war- 
ren t on the fund for $100 in favor of 
the beneficiary.

An assessm ent of $2 on each m em 
ber was called for M ay 1 to close 
M ay 31.

A djourned to m eet Saturday, June 
8. W  J. D evereaux, Se’y.

W afted Down From Grand Traverse 
Bay.

T raverse City, M arch 10—H . C. 
Hoffm an has been confined to his 
home w ith a severe case of tonsilitis, 
but a t p resen t is slightly  on the mend.

W m. M ason has opened a hotel and 
eating  house at W alton  and from  all 
we can learn  he is serv ing the boys 
right.

E ste r Carlson, d augh ter of O tto  
Carlson, of Cadillac, is rapidly im 
proving since her operation  for appen
dicitis about tw o weeks ago.

R ichard Rybold, of Cadillac, b e tter 
known as Dick, has engaged in the 
leaf tobacco business in M ilwaukee 
after »being a cigar m anufacturer of 
Cadillac fo r  the p ast tw enty-tw o years. 
T he new firm will be know n as the

V ogt, Rybold & Runge. Cadillac’s 
loss is M ilwaukee’s gain. W e will 
m iss you, Dick, and wish you all the 
success there is due you.

R em em ber our last party  of the 
w in ter’s series will be held next F ri
day evening. Come and support your 
loyal com m ittee.

Seems queer th a t it only takes Jim  
G oldstein one year to  w rite one w eek’s 
item s and get everybody sore fo r an
o ther year.

W ith  deepest feeling of sym pathy 
we are obliged to  chronicle the death 
of N. G. Sayles, of Scottville, who 
form erly conducted a  retail grocery 
store there, but of late has no t been 
taking an active p art in business, but 
try ing  to  resto re  health . T he end 
came last W ednesday and w ords can
not express our deep feelings of so r
row. T he w orld has few such men 
as Mr. Sayles and if we had m ore it 
would be a b e tte r  w orld to  live in. 
Those who knew him loved him best. 
Mr. Sayles is survived by his wife and 
N. W . Sayles, a b ro ther, who resides 
a t H art.

W e have before us the annual re 
port of one of the $9 accident insur
ance com panies which places before its 
m em bers, as one of its s tro n g  features 
th a t it pays $10,000 if the policy hold
er is killed on a tra in  propelled by 
steam , etc. Now, we have taken the 
liberty' of placing before you a few 
figures for com parison and considera
tion:

T he $3 com pany paid tw enty-four 
death claim s at $5,000 each or $130,000.

T he $9 com pany paid one death 
claim at $10,000.

T he $9 com pany paid on above 
twenty-five death claims a to ta l of 
$140,000.

A verage am ount paid by the $9 
com pany on above tw enty-five death 
claim s, $5,600.

T he U. C. T. w ould have paid on 
twenty-five death claims $6,300 each 
or $157,500.

T he $9 com pany paid $140,000.
T he U. C. T . would have paid m ore 

than  the $9 com pany, $17,500.
A verage am ount paid by U. C. T., 

$6.300.
A verage am ount paid by $9 com 

pany on above tw enty-five claims, 
$5,600.

T he U. C. T. would pay m ore per 
claim on the above average, $700 or 
12^2 per cent.

T he Lim it.
Of all the ugly th ings designed 
T h a t m akes us w ant to  hoot 
Is the misfit guy w ho has the rind 
To wear a borrow ed full d ress  suit.

Jim  Goldstein.

Of all the ugly th ings designed 
T h a t m akes us feel so sad 
In w riting  G rand R apids item s 
Jim  did not make any one glad.

F red  C. R ichter.

W ill Do Grand and Noble Work.
P o rt H uron, M arch 10—T he Board 

of D irectors of the M ichigan K nights 
of the Grip held a m eeting  at the 
office of Secretary  D evereaux in P o rt 
H uron Saturday, M arch 8. T h ere  was 
a feeling of enthusiasm  am ong the 
m em bers present. New applications 
are com ing in rapidly and the m em 

M arch  12, iu :o

bership have responded liberally to  as
sessm ent No. 1.

P'ive thousand .five hundred dollars 
has been paid out to  the beneficiaries 
of our deceased m em bers since Jan . 1 
and the B oard hopes to  w ipe out 
every dollar of our indebtedness at the 
nex t m eeting. T h is can be done if 
those w ho have no t yet paid assess
m ent No. 1 will do so at once.

The organization  has done a noble 
w ork in the past and it will live to  do 
a grand and noble w ork in the future.

W . J , D.

“T he m illennium  has no t yet arriv 
ed, but no thoughtfu l m an will deny 
th a t there has been a g reat aw aken
ing of the-business conscience in re 
cent years,” says a veteran  m erchant. 
“T he old m otto, ‘H onesty  is the best 
policy,’ in place of being m ore or 
less a beautiful sentim ent, is com 
ing to  be m ore of a practical reality. 
T he day has come w hen to  be honest 
m eans not technically, legally hon
est, but broadly, hum anely honest— 
honest in thought, in purpose, in act.”

Go out shopping for an article for 
yourself. Look around. Finally  you 
drift back to perhaps the first or sec
ond place visited and purchase. Ask 
yourself why you w ent back to  that 
place.- Som ething caused you to do 
it. T ry  th a t “som eth ing” on your 
custom ers. Of course the tem pera
m ent of people differ; yet you are 
about the average. E igh t tim es out 
of ten w hat won you over will win 
for you.

O ccasionally a patien t sw ears by 
his doctor, but m ore often a t him.

L o w e s t
Our catalogue is “the 
world’s lowest market” 
because we are the larg
est buyers of g e n e r a l  
merchandise in America.

And because our com
paratively inexpensive 
method of s e l l i n g ,  
through a catalogue, re
duces costs.

We sell to merchants 
only.

Ask for current cata
logue.

Butler Brothers
New York Chicago 

St. Louis Minneapois 

Dallas
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Chirpings From the Crickets.
B attle  Creek, M arch 10— Geo. F o re

m an, m erchan t at E ckford, has pur
chased a farm  near H astings. R un
ning a general sto re  and a farm  is 
p lenty  of w ork  for one man.

Wlet and dry talk  is again in the 
air.

L o ts of la grippe, m um ps and gen
eral sickness over the territo ry .

T he fire bug is sure after Claude 
Law rence, liverym an a t Tekonsha. 
N ot m any w eeks ago the  building in 
which he had living apartm en ts on 
the second floor burned  to  the ground 
and destroyed  all his fu rn itu re  and 
household effects. L ast w eek fire in 
the office of his barn  burned nine 
robes. Such affairs as these eat up 
the profits.

T h e  K. P .’s  pu t on a “poverty  ball” 
a t U nion City last T uesday night. 
T he order is in flourishing condition 
a t th is po in t and the party  w as well 
attended.

Chas. D. Cutler, general dealer, at 
A thens, has m oved into larger quar
ters. Mr. C utler has been in A thens 
only a sh o rt tim e, but has built up 
a fine business. H e w as form erly  at 
N ottaw a w ith his b ro thers.

Bro. J. Q. A dam s attended  a m eet
ing of the M. Iv. of G. a t P o rt H u
ron Saturday.

Bro. Chas. W . M oore and wife will 
visit relatives in Jackson over Sun
day.

T he group p ictures of the officers 
and executive com m ittee of 253 are 
ready fo r the  boys and they sure are 
fine.

A no ther good tim e fo r Saturday, 
M arch 15. L et us see you all.

Chas. Scully and W . W . W hitney 
of the U nited  C onfectionery Co., left 
for a sh o rt business trip  South on 
M onday.

H . B. Gerould, form erly  traveling  
out of B attle  Creek, is now nicely 
located in the city. Success to  you. 
Burr.

Bro. Geo. C. Steele, our w orthy  
S ecretary  and expert sauer k rau t 
taste r, called a t Mr. T opping 's studio 
S aturday fo r his copy of the group 
picture we had taken last Sunday. 
Mr. T opp ing  w as absent, bu t his as
sis tan t stepped up to  take care of Mr. 
S teele’s wishes. Bro. S teele (the boy 
w ho put the  pulp in paper) sta ted  
th a t he had called to  get a picture. 
T he assistan t looked G eorge over and 
asked him if it w as the  one of the 
father and his boys. Geo., seeing he 
was in earnest, said “yes” and asked 
the gentlem an in charge (while they 
looked a t the group photo) which 
m an he though t was the father. The 
fellow prom ptly  poin ted  to  Clarence 
W hipple. Oh, you Clarence! You 
childless Clarence! and C harles Dye. 
a g rea t-g rea t g randfa ther r ig h t in 
the center! No, ju s t g randfa ther! 
George had a good laugh.

I could not get enough m aterial 
to g e th er last week to  send in a le t
ter, so th is week, while m aking my 
rounds, I jo tted  down notes fo r fu
ture  reference. R ecollecting this, I 
ju st now tu rned  to m y notes and the 
first item  was, “G et som e Prof. 
F ield ’s w orm  pow ders fo r babe,” 
and still I call on trade th a t th inks 
I am too  young  looking to  be a m ar

ried m an. You see m y fam ily cares 
go t in w ith m y tim ely topics.

Bro. H erb ert W . Ireland, form erly 
of B oston, but now, we are pleased to 
w rite, of B attle  Creek, w as rushing 
around S aturday selling m ore goods 
than  some fellows sell M onday and 
T uesday together. E x tra  special, 
neat, clean and brigh t, prom pt de
livery and quotations righ t. H erb ert 
has as m any adjectives a t his com 
m and as one of W . R. H ea rs t’s ed
itors-in-chief. Betw een orders and 
business hours, H erb e rt is p lanning 
floats fo r B attle  Creek’s  big sum m er 
celebration. H is ideas are  original 
and T. H . B utcher and T. M organ 
are  well pleased w ith them . Good 
for you H erb . Set the pace and 
m ake them  all go some.

Joe  Spaulding, one of our new 
m em bers, has purchased the retail ci
gar business of S. W . McGee & Son. 
T h is is a desirable stand  and will 
surely prove a good investm ent.

R. L. G reenm an is now w ith the 
H anselm an Candy Co., of K alam azoo. 
R upert has been in the candy busi
ness some nine years and is well 
qualified to  hold down the job.

T estim ony in local papers reads 
th a t Sears, Roebuck & Co. dock girl 
em ployes five cents fo r the  tim e they 
take to  go to  get a drink of w ater. 
Som e system . E very  tim e the aver
age m an goes to  get a  d rink  it costs 
him  (the m an) five cents if beer is 
all he w ants. Som e of the b ig Chi
cago m ail o rder houses are getting  
som e free advertising. May, however, 
prove costly. „

Chas. R. F o ste r  will read  an orig 
inal poem  Sunday in the  M ethodist 
church. ,

A s I try  to  close m y le tte r  in good 
form , my eye falls on m y new photo 
of the th irteen  counselors who rep re
sent the  officers and executive com 
m ittee of good old 253, My thought 
was to w rite a little  poem  and, as 
my first im pressions are alw ays the 
best and as m y first poem will p rob
ably be as good as the rest, here 
goes. I take the  top row, left to 
r ig h t and so on down.

V in t is  a  S ou th  S lder,
B u t tra v e ls  e a s t a n d  w est.

E d . w o rk s  b eh ind  th e  co u n te r 
A nd does h is  level best.

C h arley  is on th e  w agon  
B u t sells  a  good s u b s t itu te :
A nd w hen  i t  com es to  boosting  
Boys, h e  is  w ith  us, he  can) boost.

B ro th e r  Jo hnson , c lean  o u t a n d  in,
W ill s ta y  w ith  u s  th ro u g h  th ic k  a n d  th in .

Bill, y es  Bill, o ft w e m eet 
On th e  t r a in s  an d  on th e  s tr e e t  
L ittle  ca se  an d  li t t le  book 
i.a rg e  re tu rn s , never the hook.

U ncle G eorge, one of th e  b e s t 
L oves h is  k r a u t  s am e  a s  th e  re s t.

Jo h n  Q. A dam s, from  a  m odest s t a r t  
I s  c lim bing  to  th e  top.
A nd c la im s h e  is  n o t s m a rt .

C has. R . D ye, o f M errick  fam e 
K now n f a r  a n d  w ide, w h a t’s  in  a  nam e!

N orm , old boy, w ho could  tu rn  you dow n 
W h en  yo u r co m p e tito rs  know  you’re  in  

to w n ?
T h e y  h ire  a  r ig  an d  Jog aw a y
A nd  don’t  com e b ac k  ’t i l  som e o th e r  day .

E d . G uild is  one of ou r p illa rs .
H e  a lw a y s  is th e re  on tim e.
H e  is w ith  a  house w hose color is  yellow , 
B u t h e  is  n o t one o f t h a t  k ind .

C. B . W . is  C la rence  B e s t W hipp le  
A nd h e  lives  o u t W e s t M ain  s tre e t. 
C u rta in s , c a rp e ts  a n d  ru g s  th e y  used  to  

bea t.
B u t W hipp le’s  v ac u u m  c lean e rs  do  a  

heap .

T h en  B rew er a n d  P fa n d e r  
B o th  on th e  job.
D oing th e ir  b e s t
To sh e lte r  a n d  feed  th e  mob.

I t 's  a  p ic tu re  no a  t i s t  can  p a in t.
I t ’s a  p ic tu re  no  C ounselor ca n  h a te .
I t ’s  a  p ic tu re  w e’ll p rize  ’t i l  w e die.
I t ’s  a  p ic tu re  w e’ll h a n g  upon  h igh .

T he  y e a rs  w ill m ake  changes  in  our 
ran k s ,

A few  of u s m ay  ow e a  few  ban k s 
B u t none need  be  a sh am ed  
Of ou r o rd e r’s  good nam e.
L e t’s  w ork  good tim b e r  in to  o u r ran k s .

Guy Pfander.
The T radesm an hastens to  com 

m end the “ fine frenzy ro lling” of 
its correspondent’s first a ttem pt—or 
offense—in poetry  making and here
w ith offers to  double his p resen t sal
ary  if he will kindly refrain  from re
peating  the a ttem pt to  express him 
self in rhym e. H e w rites such lucid 
English th a t the T radesm an is sure 
all his friends will join in the hope 
th a t he confine him self to  prose w rit
ing hereafter.

N ew s and Gossip of the  Grand Rapids 
Boys.

G rand Rapids, M arch 10—B rother 
G oldstein’s w ork for last w eek’s issue 
was appreciated and we regre t that 
we can’t have Jim  w ith us all the time. 
H e surely is the m an for the place 
and knows how to dish out the dope.

T he dancing party  w as well a t
tended last Saturday evening. A good 
m any new faces m ade their appear
ance. Mr. and Mrs. A lton, Mr. and 
Mrs. W ernett, Mr. and M rs. H oover 
and Mr. and Mrs. T hom as came up 
for the evening and go t their m on
ey’s w orth. O ur friend, Mr. Tuller, 
pulled off a new one. If  you will be 
there on the 29th of this m onth, he 
will show you w hat it is.

W e saw in the colum ns of the Bul
letin th a t R. M. R ichards w as in D e
tro it a sho rt time ago and, while 
there, attended  a play in one of the 
theaters. W e don’t wish to slight 
H artw ell B. W ilcox, as he was with 
B ro ther Richards.

W e are sorry  to  report that B rother 
H arry  E. B arbour is sick with pneu
monia. Call and see H arry  if you can. 
A speedy recovery is the wish of No. 
131.

W e do not think th a t B rother Gold
stein is responsible for the article 
w ritten  in regard  to the H otel Phelps 
in last w eek’s issue. T he article was, 
no doubt, handed to  him by someone. 
Mr. G oldstein is not traveling  on the 
road and had he been at the above 
named hotel since the- new m anage
m ent, he certainly would not have 
sent in the item.

Mrs. Geo. M cConnell is on the sick 
list and we would like to have some 
of the U. C. T. ladies call on her.

W m. D. Bosman.

Believe Mr. Goldstein W as Misin
formed.

Greenville, M arch 10—W e, the un
dersigned traveling  men, wish to sta te  
in reply to the article appearing in 
the T radesm an of M arch 5 over the 
signature of Jam es M. G oldstein th a t 
we have never on any occasion, re
ceived any but the best and m ost cour
teous trea tm en t a t the H otel Phelps, 
nor did we ever hear of o r ob
serve any trea tm en t th a t w as no cour
teous. As traveling  men, it is no t our 
purpose to  defend the guilty, but to 
defend the innocent, especially in this

instance, as Mr. Green, the proprieto r, 
is m aking every effort to put his hotel 
on a high stand ing  and m ake a good 
home for the traveling  men. W e feel 
in this case the criticism  is extrem ely 
un just and take this opportun ity  of 
show ing our appreciation of the trea t
m ent and service we have received 
at the H otel Phelps.

H a rry  D. H ydorn , G ran d  R ap ids.
W a lt. F . R yder, G ran d  R ap ids.
G. W . H askell, O wosso.
R . R. R obertson , Toledo.
M artin  H . K o ste r, G rand  R ap ids. 
W illiam  F o rbes , A berdeen , S cotland.
T . J .  C u rran , C leveland.
F . J .  L uger, Chicago.
B. B. B arb e r, D e tro it.
A. E . A rm stro n g , M ilw aukee.
S. M. R osenberg , S t. Louis.
J .  S. B eck, L ansing .
F . F litc ro f t, G ran d  R ap ids.
H . B . G e tte r , G rand  R ap ids.
H . C. H oeg, G ran d  R apids.
H . W . H arlow , G ran d  R ap ids.
E . E . Lafler, G ran d  R ap ids.
W . S’. L aw ton , G rand  R ap ids.
F . H . S p u rrie r , G ran d  R ap ids.
H . S. R oss, G ran d  R ap id s.
C. A. D onaldson, G ran d  R ap ids. 
C ornelius C raw ford , G rand  R ap ids.
H . F . D e G raff, G ran d  R ap ids.
W . N . B u rgess, G ran d  R ap ids.
C. P . R eynolds.
L. H . H igg in s .

A Good Joke On Fred Richter. 
T raverse  City, M arch 10— In a re 

cent issue, F rederick  Carl R ichter, 
T raverse  City correspondent for the 
T radesm an, announced tha t a young 
m an had come to stay a t the hom e of 
Mr. and M rs. E. W . B ennett and 
would answ er to the nam e of Roy. 
T he facts are th a t “R oy” is an old 
friend of Mr. B ennett's, is em ployed 
in a local p rin ting  office and is m aking 
his hom e w ith B ro ther B ennett. Mr. 
R ich ter’s item  looked like a b irth  no
tice and was generally  taken as such, 
so one of Mr. R ich ter’s friends o rder
ed a beautiful bouquet of flowers de
livered to the-p roud  paren ts (?) and 
the bill sent to  the T radesm an cor
respondent. Now F red  is kicking 
him self because he paid the bill be
fore he found out who ordered  the 
flowers. B. R oy Thacker.

A B attle  Creek correspondent 
w rites:—Joy  C. H ubbard , T reasu rer 
of the A m erican Colum n Co., has ac
cepted a position  as traveling  sales
m an for the H am ilton-B row n Shoe 
Co., of St. Louis, Mo., and will s ta rt 
on his new duties next M onday. H is 
te rrito ry  will include Southern  M ich
igan and he expects to  be able to re 
tu rn  hom e week ends. H e will still 
re tain  his in terest in the A m erican 
Colum n Co.

A D ow agiac correspondent w rites: 
M ilan V anSlyke, w ho for the p ast 
year has had charge of the m eat m ar
ket of M erw in & Bonnell, now known 
as  the firm of B onnell & H artte r, 
has resigned  his position here to  ac
cept one as traveling  salesm an w ith 
the R oberts & O ake M eat Co., of 
Chicago. T he te rrito ry  to  be covered 
by M r. V anSlyke is th a t a long the 
Lake Shore railroad.

Saginaw —A. A. R anck has estab
lished a bakery at 109 South Jeffer
son avenue. Betw een the sales room  
and bake shop will be a g lass parti
tion th rough  which the baking and all 
o th er operations m ay be viewed.

T hom as F. Follis, G rand Chairm an 
of the C om m ittee on R ailroads and 
T ransporta tion , announces him self as 
a candidate for alderm an in the 
fourth  w ard of M arquette.
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M ic h ig a n  B o a rd  o f  P h a rm a c y .  
P res id en t—Jo h n  J . C am pbell, P igeon. 
S ecre ta ry — W. E. Collins, Owosso. 
T re a su re r—E dw in  T . Boden, B ay  C ity. 
O th e r  M em bers—E. E . F au lk n e r. D el- 

ton ; C harles S. Konn, M uskegon.
M ard i m ee tin g —G rand  R ap ids.

M ic h ig a n  S ta te  P h a rm a c e u t ic a l A s s o c ia 
t io n .

P res id en t—H e n ry  R iechel, G rand  R a p 
ids.

F ir s t  V ice -P re s id e n t—F . E . T h a tc h e r , 
R avenna.

Second V ice -P re s id e n t—E . E . M iller, 
T ra v e rse  C ity.

S ecre ta ry —Von W . F u rn iss , N ashv ille . 
T re a su re r—E d. V arnum , Jonesv ille . 
E xecu tive  C o m m ittee—D. D. A lton, 

F re m o n t; E d. W . A ustin , M id land ; C. 
S. Koon, M uskegon; R. W . C ochrane, 
K alam azoo ; D. G. Look, Low ell; G ra n t 
S tevens, D e tro it.
M ic h ig a n  P h a rm a c e u t ic a l T ra v e le r s ’ A s 

s o c ia t io n .
P res id en t—F . W . K err, D etro it. 
S e c re ta ry -T re a su re r—W . S. L aw ton , 

G rand  R apids.

G ra n d  R a p id s  D ru g  C lu b . 
P re s id e n t—W m . C. K irchgessner. 
V ice -P re s id e n t—E. D. De L a  M ater. 
S ec re ta ry  an d  T re a su re r—W m . H . 

T ibbs.
E xecu tiv e  C om m ittee—W m . Q uigley, 

C h a irm an ; H en ry  R iechel, T h e ro n  F orbes.

Inform ation  Gained F rom  the T ravel
ing Salesman.

T he traveling  salesm an, we are in
formed, is one who sells goods, or at 
least is expected to, and com prises 
m any different varieties of the species 
of man. W e find him in m any coun
tries and localities. No doubt our 
dark-skinned bro thers in C entral A fri
ca have am ong their num ber salesm en 
of sofne sort or other, but the kind 
we are m ost interested  in are usually 
found in and about the pharm acies 
of the U nited S tates of America, and 
it will be my endeavor to po rtray  a 
few of the m ore distinct types that are 
still in existence with the object of 
bringing out their good points and 
also their weak ones, as it is just as 
im portant to learn w hat not to  do 
as w hat to do.

T he type that is m ost fam iliar to 
all of us, is the ra th e r  bold fellow, 
who storm s our place of business like 
a charge of cavalry and, figuratively 
speaking, takes us by the coat collar 
and talks us into a sta te of exhaus
tion. W hile in this condition we are 
too feeble to make any resistance, and 
he usually w alks out with an order 
in his pocket. A few days la ter when 
the goods arrive, we unpack them  with 
a sigh and place them  on our shelves 
hoping for the best.

Then there is the silent fellow who 
slips into our store unnoticed, leaves 
his grip near the door and tiptoes up 
to the counter, asks to see the buyer. 
H is talk is soft and low and he pours 
fo rth  an endless stream . W hen we 
get uneasy and attem pt to escape by 
going back of the p rescrip tion  coun
ter. he follow's along, tread ing  softly 
and purring  in our ear. Then it gets 
to  be a case of indu ranee. If we tire 
of listening before he tires of ta lk 
ing we lose.

We have also the sm iling salesm an. 
T h is is a m ore com m on type. No 
m atte r w hat he has in his mind on 
his face he has a smile. I have notic
ed this type walk along the stree t in 
sober m editation, w ith head bowed 
down, but on the m om ent they enter 
the store of a prospective custom er, 
certain  m uscles of the face relax and 
o thers con tract until we have the ex
pression com m only know'll as the 
siniie. T his expression rem ains d u r
ing the entire visit, w aning a little, 
then brightening up again, like a day 
in April. T he w ords of the poet, 
"Laugh and the world laughs with 
you, weep and you weep alone,” has 
m ade a profound im pression on this 
type, and in their journey through 
life they have found tha t there is con
siderable tru th  in this sta tem ent.

T he tim id salesm an, w ho tiptoes up 
to the counter and says, "I suppose 
tha t you don 't need anything in my 
line to-day,” usually supposes right. 
The m ore aggressive salesm an for the 
o ther house never allows us to be in 
need of anything.

T he tired salesm en, w'ho sham ble 
into our store, go behind the coun
te r to look for an easy chair, are not 
so num erous, but they exist. T hey 
sit patiently  w aiting w ith order book 
in hand, until well rested, while we 
look around to see if we can’t "scare 
up" an order.

T hese are d istinct types, all o thers 
are but variations of these. Taken as 
a class, they  are am bitious, cheerful 
and accom m odating, and well w orthy 
of the pharm acist’s confidence and 
consideration. The pharm acist that 
considers him self too learned, o r so 
far above the salesm an that he trea ts 
him with harsh  discourtesy, is usu
ally a small man w ho loses many op
portunities to learn  som ething about 
the businesss.

T o  retu rn  to the main issue, “W hat 
inform ation can a • pharm acist gain 
from  the traveling  salesm an?”

1. T will say, first of all, he can 
learn som ething about the goods that 
he buys. T he salesm an should be well 
versed in all the details of his goods, 
and be able to explain and answ er 
all questions in regard to the m anu
facture, m aterial, uses, etc.

2. l ie  can give valuable h ints in 
regard  to the display of goods, and 
the best selling m ethods. V isiting 
m any sto res during  the day, he notes 
the m ethods of the successful ones 
and can tell the pharm acist which 
m ethods are the best. As an example, 
a salesm an suggested to me that I 
put up a 35-cent cough m ixture. I 
had by doubts about ge tting  35 cents. 
J did not believe that the people would 
pay it. He argued with me, saying

th a t he had seen it succeed in many 
places, i finally gave it a trial and 
was agreeably surprised to see how 
easy it was to sell a 35-cent package. 
Of course, the package m ust be w orth 
it. I t  m ust be larger. I t mus- be dil- 
ferent. I t m ust have talk ing  points.

3. H e can keep the pharm acist 
posted in regard to prices, special of
fers, w hat to buy and when to buy.

4. T he pharm acist can also gain 
inform ation in regard  to  business con
ditions in o ther towns, as the travel
ing salesm an going from  * place to 
place takes note of this.

5. In  regard  to  the location of a 
d rug  store the salesm an's advise may 
be considered, as he has a slight 
know ledge of the business done in 
o ther stores. H ow ever, a location is 
much a m atter of chance, and no one 
can sta te  with any degree of certa in 
ty w hether a certain  place will be a 
success or a failure.

H arold N. Bruun.

Smoke T ickets.
“ I ’ve always tried to boost my cigar 

sales by selling in box lots. I would 
argue the saving in price, and at first 
1 made a few sales, but invariably 
these men retu rned  to their old habit 
of buying a half do llar’s w orth at a 
time. T he box purchases didn’t prove 
a saving after all. W hen they bought 
in box lots they sm oked more, gave 
m ore away, and it really cost them 
m ore for sm okes than it ever had be
fore. T h a t’s w hat they all told me. 
So I decided I had been w orking on 
the w rong  track  and abandoned the 
quantity  scheme.

“Still, I w anted to get the cigar 
trade of the town and sell even m ore 
cigars than I was selling, so 1 kept 
hunting  for a plan that would sell the 
quantities and yet be of real advan
tage to the consum er. F inally 1 found 
it—and I got the inspiration from 
a lunch counter. I noticed th a t a res
tau ran t sold m eal tickets for tw enty- 
one m eals a t a reduced price. You 
paid for tw enty-one meals in advance, 
and got a discount by so doing. It is 
an old scheme in the restau ran t line, 
but it was new in the cigar business, 
and I grabbed at it im m ediately. 1 
had sm oke-tickets printed— fifty stars 
on the ou ter m argin, green sta rs for 
the five-centers, red for the tens. Then 
I pointed out to the men who had 
told me their objections to the buy- 
a-box plan tha t they could now buy a 
box at the box price and leave it with 
me. They would simply bring along 
their tickets and get one cigar or a 
dozen, as suited their fancy.

"This was a new one to all of them, 
and the novelty of the plan, combined 
with the saving, has been a w onderful 
trade puller. I now sell th ree-quar
ters of the cigars sm oked in this town, 
and I ’d ra th er sell them  this way than 
by the box, because a custom er comes 
into the store every day for his daily 
supply and very often sees some other 
article that a ttrac ts  his fancy and 
loosens his purse-strings.”—Tobacco 
W orld.

Som e men are born good; some 
m en acquire goodness; and o thers 
leave it to the kindly m onum ent m ak
ers to find their virtues.

O yste rs a t the Soda Counter. 
Every d ruggist who is in a posi

tion to secure oysters conveniently 
should consider their possibilities at 
the soda counter during the w inter 
m onths. T hey are som ething ol a 
novelty at the soda counter, m aking 
good sellers, and are easily handled. 
T hey offer opportunities for delight
ful specialties.

O yste rs on the half shell m ake a 
fine lunch specialty, while the oyster 
cocktail is in a class by itself as a 
fountain tidbit.

O yste rs may be dispensed raw by 
any dispenser, and unless you wish 
to serve them  cooked, no special 
equipm ent is required.

T he G overnor’s O rders.
T he G overnor of a W estern  State, 

a man of w ealth but of penurious 
habits, walked into a hotel in San 
Francisco holding his head high and 
w ith a sw agger in his gait. The chief 
clerk, who prided himself on his ex
tensive acquaintance and boasted that 
lie never forgot a face, hurried to 
g ree t the distinguished visitor.

"Ah, G overnor," he cried, "deligh t
ed to welcome you to our little  town." 
T urn ing  to the desk he shouted: “A 
room  with bath for the G overnor."

The G overnor leaned over and w his
pered in the clerk’s ear. The expres
sion of the clerk 's face changed to one 
of intense disappointm ent; he turned 
again to the m an. a t the  desk and 
called louder than  before;

■‘No bath  for the G overnor; the 
G overnor doesn’t need a ba th !”

A S tern  M oralist.
Joseph J. M anning, representative of 

the U nited G arm ent W orkers of 
America, during the strike of the 
75,000 men in New York, told 
a sto ry  of how he was w alking 
through  the w reck and ruin of the 
San F rancisco earthquake, w hen he 
m et an old wom an trudg ing  along 
with a  basket on her head—a basket 
containing, perhaps, all her posses
sions.

"H ard  luck, m a’am ,” said M anning. 
The wom an stopped, set her bas

ket on the ground, and braced her 
hands on her hips.

"N o, ’ta in ’t neither,” she said. “San 
Francisco has been a very wicked city 
and it’s time som ething was done. 
The good Lord has done it th is m orn 
ing and 'tis a good job he made of 
it.”

T hen she set her basket on her 
head ag a in 'a n d  plodded on her way.

“ M erely a Passing  N otion .” 
D etro it, M arch 10.— I read your pa

per each week and find it newsy and 
in teresting . Som e of your articles 
are m ost excellent, I wish to  refer 
particu larly  to  your article on, “B et
ter than  G lasner Bill,” and com m end 
your excellent trea tm en t of this 
nonsen-sical eugenic fad. I agree 
with you th a t it is m erely a passing 
notion to be follow ed by others, per
haps equally or m ore rank, to  be 
condem ned. Chas. Clarke.

T he true optim ist is glad for the 
things he doesn’t get, when it is im 
possible for him to be glad for the 
th ings th a t came his way.
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WHOLESALE DRUG PRICE CURRENT

f
A cids

A cetic ..................... 6 9  (
B oric  .......................10 9  15
C arbolic ................. 22 @ 26
C itric  .......................48 9  55
M u ria tic  ............... 1 % 9  5
N itr ic  ..................... 5% 9  10

1 O xalic .....................13 9  16
Mb S u lp h u ric  ............. 1 % 9  5

T a r ta r ic  ................. 3 8 9  42

A m m onia
W a te r  26 deg. . . 6 % 9  10
W a te r  18 deg. . . 4 % 9  8

T W a te r  14 d r -  . . 3%@ 6
C arb o n a te  .............13 9  16
C hloride ...............12 9 ’ 15

B alaam s
C opaiba ................. 7 0 9  76
F i r  (C an ad a) . .  :l 50
F ir  (O regon) . . . . 2 5 9  35

à P e ru  .......................!ì 2O92  40
? Tolu ..................... :l 2591  40

B erries
C ubeb ..................... 6 5 9  75
F ish  ....................... 16 9  20
Ju n ip e r  ................. 6 9  10
P rick ley  A sh  . . . 9  60

B arks
C assia  (o rd in a ry ) 
C assia  (S aigon)

25
6 5 9  75

E lm  (pow d. 25c) 2 5 9  30
S a ssa fra s  (pow . 30c) 9  25
S oap (pow d. 25c) 9  15

•*» E x tra c ts
2 4 9  28 
25 9  30L icorice pow dered

F low ers
A rn ica  ................... 1 8 9  25
C ham om ile (G er.) 2 5 9  35

t
C ham om ile (R om .) 4 0 9  60

G um s
A cacia, 1st ......... 4 0 9  50
A cacia, 2nd . . . . 3 5 9  40
A cacia, 3d ........... 3 0 9  35
A cacia, S o rts  . . 9  20
A cacia, P ow dered 3 6 9  40

¥ A loes (B arb . P ow ) 2 2 9  25 
A loes (C ape P ow ) 2 0 9  25 
A loes (Soc. P ow d.) 4 0 9  60
A sa fo e tld a  ......... 1 0091 25
A safoetlda , Pow d.

P u re  ............... 9 1  50
U . S . P . P ow d. 9 3  00

C am phor ............. 5 5 9  60
G ualac  ................... 3 5 9  40
G ualac, P ow dered 4 0 9  50
K ino >t*................. &  40
K ino, P o w d e re d .. 9  45
M yrrh  ................... 9  40
M yrrh , P ow dered 9  50
O pium  ................. 7 2597  50

T O pium , P ow d. . . 8 5 0 9  8 75
Opium, G ran . . . 8 5 0 9 8  75
S hellac ................... 2 5 9  30
Shellac, B leached 3 0 9  35
T n ag acan th  . . . . 1 009 1  25
T ra g a c a n th , P ew 60 9  75

r i T u rp e n tin e  ........... 1 0 9  15

L eaves
B uchu ................. 1 859 2  00
B uchu , P ow d. . . 2 OO92  26
Sage, b u lk  ........... 189 25
Sage, % s Loose 2 0 9  25
Sage, P ow dered 2 6 9  8(
S enna, A lex ........... 2 5 9  80
S enna, T in n . . . 16 9  20
S enna, T lnn , P ow . 2 0 9  25
U va U ral ............ 1 0 9  15

Oils
A lm ends, B itte r ,

i f t r u e  ............... < 0 0 9 6  50
A lm ond, B itte r ,

a rtif llc la l . . . 9 1  75
A lm onds, S w eet,

t r u e  ............... 9091 00
A lm ond, Sw eet,

409. 60Im ita tio n  . .
A m ber, c ru d e  . . 2 5 9  30
A m ber rec tified . 4 0 9  50
A n i s e ..................... 2 2 5 9  2 50
B erg am o t ........... 9 8  00
C a jep u t ................ 9  76
C assia  ................. 1 50 9 1  76
C asto r, bbls. an d

c a n s  ............ 12% 9  15
C eda r L e a f  . . . . @ 85

\\p C ltro n e lla  .......... . 9  60
1 7 5 9 2  00

C ocoanu t ............. 1 8 9  20
Cod Id v s r  ........... 1 009I  >5
Jo tto n  Seed . . . ,  

Croton ..............
. 7 0 9  85 

O l  (0

94 so 
92 so

7 5 9  85 
@1 00 
9 1  25 

4 0 9  50 
8591 00 
7 5 9  90 

1 4  00 
h  oo85Q

C ubebs .................
E rig ero n  ...............
E u c a ly p tu s  . . . .
H em lock, p u re  . .
Ju n ip e r  B erries  
Ju n ip e r  W o o d ..
L a rd , e x tra  . . . .
L ard , No. 1 ........
L a v en d e r F low ers  
L av en d er G arden
L em on ................  4 0094  50
L inseed , boiled bbl @ 49
L inseed , boiled less 54@ 58 
L inseed, raw  bbls. @ 48
L inseed , raw  le ss  5 3 9  57 
M usta rd , t r u e  ..4  50 9  6 00 
M usta rd , a r t if l 'l  2 7 5 9  3 00
N ea tsfo o t ............  80 9  85
Olive, p u re  ........... 2 5 0 9  3 50
Olive, M alaga,

y e l lo w ...........1 ( 0 9 1  76
Olive, M alaga,

g re e n  ........... 1 5 0 9 1  66
O range, sw e e t . .4  0 0 9 4  50 
O rganum , p u re  1 2591  50 
O riganum , com ’l 5 0 9  75 
P en n y ro y a l . . . . 2  2593  50
P ep p e rm in t ............  9 3  75
Rose, p u re  . . .  16 00918 00
R osem ary  F low ers  9091 00 
S andalw ood, E . I. 6 2596  50 
S assa fra s , t ru e  . 8 0 9  90 
S assa fra s , a r t if l 'l  4 5 9  50
S p ea rm in t ........  6 0096  50
S perm  ................... 9091  00
T a n sy  ................... 4 7 5 9  5 00
T a r, U S P  ..........  2 5 9  35
T u rp e n tin e , bbls. 949%  
T u rp e n tin e , le ss 5 3 9  58 
W in te rg ree n , tru e  9 5  00
W in te rg ree n , sw ee t

b irc h  ..........  2 0 0 9  2 25
W in te rg ree n , a r t 'l  5 09  60
W orm seed  ........  9 6  00
W orm w ood ........  9 8  00

P o tass ium
B ic arb o n a te  . . . .  15 9  18
B ich ro m ate  ........  13 9  16
B rom ide ..............  4 0 9  50
C arb o n a te  ..........  1 2 9  15
C h lo ra te , x ta l  a n d

pow dered  . . .  12 9  16
C h lo ra te , g ra n u la r  16 9  20
C yanide ............... 309! 40
Iodide ................. 2 8592  90
P e rm a n g a n a te  . .  1 5 9  30
P ru ss la te  yellow  3 0 9  35 
P ru ss la te , red  . .  5 0 9  60
S u lp h a te  ............... 1 5 9  20

R oots
A lk an e t ............... 1 5 9  20
Blood, pow dered  2 0 9  25
C alam us .................. 3 5 9  40
E lecam pane, pow d 1 5 9  20 
G en tian , p o w d .. .  1 2 9  15
G inger, A frican ,

pow dered  . . .  1 5 9  20
G inger, J a m a ic a  2 0 9  25 
G inger, Ja m a ic a , 

pow dered  . . .  
G oldenseal, pow d.
Ipecac, powd.
L icorice .........
L icorice , pow d. 12'
O rris , p ow dered  25
Poke, pow dered  20
R h u b a rb  ............... 7591  00
R h u b arb , pow d. 7591  25
R osinw eed, pow d. 25 
S a rsap a ril la , H ond.

g ro u n d  ........... 9  50
S a rsa p a ril la  M exican,

g ro u n d  ........... 2 5 9  30
Squills ................... 2 0 9  25
Squills, pow dered  4 0 9  60 
T um eric , powd. 1 2 9  15
V ale rian , pow d. 2 5 9  30

Seeds
A nise ...................  15i
A nise, pow dered  32i
B ird , I s  ............. 7i
C an a ry  ...................  7'
C araw ay  ............. 12i
C a r d a m o n ........... 1 60i
C elery  ................... 45'
C o riander ............. IOi
D ill .........................  I ll
F ennell ............... 1
F la x  .........................  4
F lax , g ro u n d  . . . .  
F oenug reek , pow .
H em p  ...................
L obe lia  .................
M ustard , yellow  
M ustard , b la ck  . .  
M u sta rd , pow d. 20i
P o ppy  ...................  16
Q uince ...................
R ap e  ...................
S aban illa  ........... 3
S abad illa , pow d. !
Sunflow er ...........
W orm  A m erican  
W orm  L e v a n t . .

T in c tu re s
A con ite  .................
A loes .....................
A rn ica  ...................
A sa fo e tld a  .............
B elladonna .........
B enso in  . . . . . . . .
B enzoin C om pound
B uchu  ...................
C a n th a ra d le s  . . .
C apsicum  .............
C ardam on  ...........
C ardam on , Comp.
C atechu  ...............
C inchona .............
Colchicum  ...........
C ubebs .................

224 28 
_ 6 50 

2 7593  00 
1 4 9  16

D ig ita lis  ...............
G en tian  ...............
G inger ...................
G uaiac ...................
G ualac  A m m on.
Iod ine  .....................
Iodine , Colorless
Ipecac  ...................
Iron , clo ............
K ino  .......................
M yrrh  ...................
N ux V om ica ___
O pium  ...................
O pium  C am ph. . .
O pium , D eodorz’d 
R h u b arb  ..............

P a in ts
L ead , red . d ry  
L ead , w h ite  d ry  7% (
L ead, w h ite  oil 7%G 
O chre, yellow  bbl 1 
O chre, yellow  Teas 2
P u t ty  ............... 2% 4
R ed V en e tian  bbl 1 
Red V en e t’n, less 2 
S haker, P re p a re d  1 50i  
V erm illion, E n g . 90<j 
V erm illion , A m er. 15ff 
W hitin g , bbl. . . .  1$
W h itin g  ............. 2

Insectic ides
A rsen ic  ............... 6 9  10
B lue V ltro l, bbl. 9  6% 
B lue V ltro l le ss  7 9  10 
B ordeaux  M ix P s t  8 9  15 
H ellebore, w h ite

pow dered  . . .  1 5 9  20
In se c t P o w d er . .  2 0 9  85 
L ead  A rse n a te  . .  2 9  16
L im e & S u lp h u r

Solution , g a l 1 5 9  25 
P a r is  G reen  . . . .  1 5 9  20

M iscellaneous
A cetanalld  ......... 3 0 9  35
A lum  ................... ¿ 9  5
A lum , pow dered  and

g ro u n d  ........  5 9  7
B ism u th  S ubn i

t r a te  ............. 2 10 9 2  25
B o rax  x ta l  o r

pow dered  . .  64
C an th a rad le s  pow d.
C alom el ............... 1 254
C apsicum  ........... 204
C arm ine  ...............
C ass ia  B uds . . . .
C loves .................
C halk  P re p a re d  . .
C halk  P re c ip ita te d
C hloroform  ......... 3 8 9  48
C hlora l H y d ra te  1 2591  45
Cocaine ..........  4 1594  25
Cocoa B u tte r  . . .  5 0 9  60 
C orks, list, less 70% 
C opperas bb ls cw t 9  85 
C opperas, le ss  . .  2 9  5
C opperas, Pow d. 4 9  6
C orrosive Sublm . 1 2591  40 
C ream  T a r ta r  . .  28 9  35
C u ttlebone ......... 2 5 9  35
D ex trin e  ............... 7 9  10
D over’s  P ow der 2 0 0 9  2 25 
E m ery , a ll N os. 6 9  10 
E m ery , pow dered  5 9  8
E psom  S alts, bb ls  9  1% 
E psom  S a lts , le ss  2% 9  5
E rg o t ................  1 5091  75
E rg o t, pow dered  1 8092  00
F lak e  W h ite  ........... 1 29  15
F orm aldehyde  lb. 1 2 9  15
G am bler ............... 6 9  10
G ela tine ............. 3 5 9  45
G lassw are , fu ll ca ses  80% 
G lassw are, le ss 70 & 10%

TO

G lauber S a lts  bbl.
G lauber S a lts  le ss  
G lue, b row n . . .
G lue, b row n grd
G lue, w h ite  ___
Glue, w h ite  g rd
G lycerine ............... 224
H ops ................... 504
Ind igo  ................. 851
Iodine ................. 8 76 9 4  00
Iodoform  ........... 4 ¿0 9 5  00
L e ad  A c e ta te  . . .  1 2 9  18
L ycopdlum  . . . .  6 0 9  75
M ace ................... 80 9  90
M ace, pow dered  909 1  00
M entho l ........... 12 (0 9 1 4  (0
M ercu ry  ............. 8 69  (0
M orphine, a ll b rd  4 5 6 9  4 80 
N ux  V om ica . . . .  9  10
N u x  V om ica pow  9  16 
P ep p er, b lack  pow  2 0 9  25 
P ep p er, w h its  . .  2 5 9  35 
P itc h , B u rg u n d y  10® 15
Q u assia  ............... 1 0 9  15
Q uinine, a ll b rd s  21%@31% 
R ochelle S a lts  2 0 9  26 
S acc h a rin e  . . . .  2 00 9 2  20
S a lt P e te r  ........... 7% 9  12
S eld lltz  M ix tu re  2 0 9  25 
Soap, g reen  . . . .  1 6 9  20 
Soap, m o tt c a s t lie 109 15 
Soap, w h ite  ca stlle

ca se  ............... 9 6  '25
Soap, w h ite  ca stlle

le ss  p e r  b a r  . .  9  (2
Soda A sh  ......... 1%<1 6
Soda B ic a rb o n a te  1159  6
Soda, S al ............... 1 9  4
S p ir it C am pboe . .  75
S p ir it  Cologne . .2  761 12 00 
S u lp h u r ro ll . . . .  X%< ) 6
S u lp h u r Subl. . .  .2% 6
T a m a rin d s  ......... 10 15
T a r ta r  E m e tic  . .  4 0 9  60 
T u rp e n tin e  V en ice 4 0 9  60 
V an ila  E x t. p u re  1 00« II 60 
W itc h  H a s e l . . . .  (5 9 1  #0 
S ta s  S u lp h a te  . . .  7 9  M
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I P r  
Sill

Our Home—Comer Oakes and Commerce

We are distributors of the Walrus soda fountain made 
at Decatur, 111. We have five complete fountains on exhibi
tion in our store, and we invite the inspection and con
sideration of all prospective buyers.

Grand Rapids. HAZELTINE & PERKINS DRUG CO.

FOO TE & J E N K S ’ ;COLEMAN’S (brandT
Terpeneiess Lemon and "Mi ci»»» Vanilla
Insist on getting Coleman's Extracts from your jobbing grocer, or mail order direct to

FO O TE & JENK S, Jackson, Mich.

r'jSGM-lMProP

■1ERICAN BEAUTY” Display Case No. 412-one 
of more than one hundred models  of Show Case, 

Shelving and Display Fixtures designed by the Grand 
Rapids Show Case Company for displaying all kinds
of goods, and  adopted  b y  th e  m o st p ro g ressiv e  s to re s  o f A m erica.

G R A N D  R A PID S S H O W  C A S E  C O ., G ran d  R apids, M ichigan 
T h e  Largest Show  Case and S tore E quipm ent Plant in the  W orld 

Show  Rooms and Factories: N ew  Y ork , G rand Rapids, C hicago, Boston, Portland

Four Kinds of Coupon Books
are manufactured by us and all sold on the same 
basis, irrespective of size, shape or denomination.
Free samples on application.

TRADESMAN COMPANY, Grand Rapids, Mich.
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GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, w ithin six  hours of mailing, 

and are intended to be correct a t tim e of going to  press. Prices, however, are 
liable to  change a t any time, and country  m erchants will have their orders filled 
a t m arket prices a t date of purchase.

A D VAN CED D E C L IN E D

B eans
F lou r

I ndex toM arkets
By Columns

Col.
A

A m m onia  ......................... 1
A xle G rease  ................... 1

B
B aked B ean s  ................. 1
B ath  B rick  ..................... 1
B luing ...............................  1
B rea k fa s t Food ............. 1
B room s ............................. 1
B rushes ............................. 1
B u tte r  C olor ................... 1

C
C andles ............................. 1
C anned  G oods ............... 1-2
C arbon Oils ................... 2
C atsu p  ...............................  2
C heese ............................... 2
C hew ing  G um  ..............  3
C hicory  ...........................  3
C hocolate  ......................... 3
C lo thes L ines  ............... 3
Cocoa ...............................  3
C ocoanu t ........................... 3
Coffee .................................  3
C onfections ..................  4
C racked  W h e a t ........... 4
C rack ers  ....................  4, 5, 6
C ream  T a r ta r  ............  6

D
D ried  F ru i ts  ................. 6

F
F arin a ceo u s  Goods . . .  6
F ish in g  T ack le  ............. 7
F lav o rin g  E x tra c ts  . . .  7
F lo u r a n d  F eed  .........  7
F ru i t  J a r s  ...................... 8

G
G ela tine  ...........................  8
G ra in  B ags ................... 8

H
H erb s  ............................... 8
H id es  an d  P e lts  .........  8
H o rse  R ad ish  ............... 8

J
Je lly  ...................................  8
Je lly  G lasses ................. 8

M
M apleine .........................  8
M ince M eat ................... 8
M olasses .........................  S
M u sta rd  ........................... 8

N
N u ts  ...................................  4

O
O lives ...............................  8

P
P ick les  ...........................  8
P ip es  ...............................  8
P lay in g  C ard s  ..............  8
P o ta sh  ............................... 8
P ro v is ions  ......................... 8

R

R olled O a ts  ................... 9
S

S alad  D ressin g  ........... 9
S a le ra tu s  ....................... 9
Sal Soda .........................  9
S a lt .....................................  >
S a lt F ish  ....................... 9
Seeds .................................  10
Shoe B lack ing  ............... 10
Snuff ................................. 10
Stoap ................................. 14
S oda ................................... 10
Spices ...............................  10
S ta rc h  ............................. 10
S y rups  ............................. 10

T
T ab le  S auces ............... 10
T e a  ................................... 10
T obacco ............  11, 12, 13
T w ine  . . . , ....................... 13

V
V in eg a r ........................... 13

W
W ick ing  ......................... 13
W oodenw are  ............... 13
W rap p in g  P a p e r  ......... 14

Y
Y e a s t ' C ake ...................  14

A M M O N IA
Doz.

12 oz. ovals  2 doz. box 75 
A X L E G REA SE 

F Tazer’s
lib . w ood boxes, 4 doz. 3 00 
lib . tin  boxes, 3 doz. 2 35 
3Vi!b. tin  boxes. 2 doz. 4 25 
10Tb. pails, p e r doz. ..6  00 
151b. pails, p e r  doz . .7  20 
25Tb. pails, p er doz. ..12  00 

BA KED  BEA N S 
No. 1, p e r doz. . ,.45@  90
No. 2, p e r doz..........75@l 40
No. 3. p e r doz. . ,.85@ 1 76 

BATH B R ir.K
English ........................... 95

BLUING
Jen n in g s ’.

C ondensed P earl B lu ing  
Sm all C P  B luing, doz. 45 
L arge. C P  B luing, doz. 75 

B R E A K FA S T  FOODS 
A petlzo, B iscu its  . .  ■. .3 00 
B ea r F ood, P e tt i jo h n s  1 95 
C racked  W h e a t. 24-2 2 50
C ream  of W h e a t. 36-2 4 50 
C ream  of Rye 24-2 . . . 3  00
E gg-O -S ee W h e a t ___ 2 75
P o sts  T o asties . T.

No. 2 ........................... 2 80
P o sts  T oasties . T.

No. 3 ........................... 2 SO
F arin o se , 24-2 ............  2 70
G rape N u ts  ................... 2 70
G rape S u g a r F lak e s  . .  2 50 
S u g a r C orn F lak e s  . .  2 50 
H a rd y  W h e a t Fbod . .  2 25 
P o s tm a ’s D u tch  Cook 2 75
H olland  R usk  ............  3 20
K ellogg 's T oasted  Rice

B iscu it ....................... 3 30
K ellogg 's T o asted  Rice

F lak es  ........................  2 80
K ellogg’s T o asted  W h e a t

B iscu it ....................... 3 30
K rln k le  C orn F lak e  ..1  76 
M ap l-W h ea t F lakes.

• 2 doz..................................2 70
M ap l-W h ea t F lak e s,

3 doz..................................2 80
M apl-C orn F la k e s  . . . . 2  80 
M inn. W h e a t C ereal 3 75
A lg ra in  Food  ............... 4 25
R a ls to n  W h e a t F ood 4 50 
R alston  W h t Food 10c 1 45 
S axon W h e a t F ood . . .  2 50 
S h red  W h e a t B iscu it 3 60
T risc u it, 18 ................... 1 80
F lllsb u ry ’s  B es t C er’l 4 25 
P o s t T a v e rn  S pecial . .2  80 
Q uaker Puffed  R ice . .  4 25 
Q u ak er P uffed  W h e a t 2 85 
Q u ak er B rk fs t  B iscu it 1 90 
Q u ak er C orn F lak e s  . .1 75 
V ic to r C orn F lak e s  . .2  20 
W ash in g to n  C risps . . .1  85
W h e a t H e a r ts  ............... 1 90
W h e a te n a  ....................  4 50
E v a p o r’d S u g a r C orn 90 

BROOMS
P a rlo r  ...............................  3 00
Jew el ............................... 3 70
W in n e r ........................... 4 25
W h ittie r  Special ........  4 55
P a r lo r  Gem ..................  3 75
Com m on W h isk  ......... 1 00
F an cy  W h isk  ..............  1 25
W a re h o u se  ..................  4 00

B R U SH E S
S crub

Solid B ack, 8 in ..............  75
Solid B ack, 11 in ........... 95
P o in ted  E n d s  ............... 85

S tove
No. 3 ................................. 90
No. 2 .................................1 25
No. 1 .................................1 75

Shoe
No. 3 .................................1 00
N o. 7 .................................1 30
No. 4 .................................1 70
No. 3  1 90

B U T T E R  COLOR 
D andelion , 25c size  . .2  00 

C A N D LE S
P araffine , 6s ................ 10
P araffine , 12s ............... 10
W ick ing  ...................  20

C A N N E S  GOODS 
A pples

3 lb . S ta n d a rd s  . .  @ 90
Gallon ..............  2 50@2 75

B lackberries
2 lb ......................... 1 50@1 90
S ta n d a rd s  gallons @5 00 

B eans
B aked  .....................  85@1 30
R ed K idney  ...........  85@ 95
S tr in g  .....................  70@1 15
W a x  ........................ 75@1 25

B lueberries
S ta n d a rd  ..................  1 80
G allon ...........................  6 75

C lam s
L ittle  N eck. lib . @1 00
L ittle  N eck. 21b. @1 50

Clam  Bouillon 
B u rn h am ’s, Vi PL . . . . 2  25
B u rn h am ’s, p ts ................ 3 75
B u rn h a m 's  q ts .................. 7 50

Corn
F a ir  ......................  75 @ 90
Good ..................... 1 00® 1 10
F ancy  ................... @1 30

F rench  P eas 
M onbadon (N a tu ra l)

per doz.........................2 45
G ooseberries

No. 2, F a ir  ................  1 59
No. 2, F a n cy  ..........  2 35

H om iny
S tandand  ........................... 35

L obste r
Vi lb. ..................................2 59
1 lb ........... .............................4 25
P icn ic  T a ils  ..................... 2 76

M ackerel
M ustard , l i b .......................1 80
M ustard . 21b.......................2 80
Soused, lV ilb ..................... 1 <0
Soused, 21b......................  J  75
T om ato , l i b ........................ 1 50
T om ato , 21b........................ 2 86

M ushroom s
H otels
B u tto n s, Vis ___
B u tto n s, I s  ........

O ysters
Cove l i b ...............
Cove, 21b. . . . 1  

Plums
P lu m s ................. 90(

Pears In Syrup

@ 16 
@ 14

90@

M arro w fa t 
E a r ly  Ju n e

Peas

Pineapple

Pumpkin

95 
2 25

C H E W IN G  GUM. 
A dam s B lack J a c k  . . .  55
A dam s S ap p o ta  ............. 55
B eem an’s P epsin  ......... 55
C hiclets ........................... 1 25
Colgan V iolet C hips . .  60
Colgan M int C hips . . . .  60
D entyne ......................... 1 10
F lag  S p ruce  ................... 65
Ju icy  F ru it  ..................... 55
Red Robin .......................  55
Sen Sen ( J a r s  80 pkgs,

*2.20) .........   65
S pearm in t, W rig leys  . .  55
S p earm in t, 5 box Ja rs  2 75 
S p earm in t, 3 box ja r s  1 65
T ru n k  S p ruce  ............... 55
Y ucatan  .............................  65
Zeno .................................  55

5 boxes one k ind , 3c p e r  
box less.

CHICORY
B ulk  ...................................  5
Red .....................................  7
E ag le ................................. 5
F ra n c k ’s ........................... 7
S cheue r’s ......................... 6
Red S ta n d a rd s  ..........  1 60
W h ite  ............................... 1 60

CH OCO LA TE 
W a lte r  B ak e r & Co.

G erm an’s Sw eet ............. 22
P rem ium  ........................... 32
C aracas  ............................... 23
H ersh ey 's  A lmond 5c . .  85
H ersh ey ’s Milk, 5c ___  85

W a lte r  M. Low ney Co.
P rem iu m , V 4 s ......................29
P rem iu m , Vis ................... 29

C L O T H E S L IN E
p er doz.

No. 40 T w isted  C otton  95 
No. 50 T w is ted  C otton  1 30 
No. 60 T w isted  C otton  1 70 
No. 80 T w isted  C otton  2 00 
No. 50 B raided  C otton  1 00 
No. 60 B raided  C otton  1 25 
No. 60 B raided  C otton  1 85 
No. 80 B ra ided  C otton  2 25
No. 50 S ash  Cord .........1 75
No. 60 S ash  Cord .........2 00
No. 60 J u te  .....................  80
No. 72 J u te  ..................... 1 00
N o. 61 S isa l ...................  85

G alvanized  W ire  
No. 20, ea ch  100ft. long  1 90 
No. 19, each  100ft. long  2 10 

COCOA

1 00 
2 15

30

Sliced 

F a ir  .
Good .....................
FUncy .................
G allon ...............

R aspberries
S ta n d a rd  ...............

S alm on
W a rre n s , 1 lb . T a ll 
W a rre n s , 1 lb. F la t  . .2  40
R ed A lask a  ___ 1 65 @1 75
P in k  A la sk a  ___ 1 35@1 45

S ard ines
D om estic , Vis .............. 2 75
D om estic , V4 M u sta rd  2 75 
D om estic, % M u sta rd  @6%
FTench, 14s  .......  7@14
F ren ch , Vis ................. 18@23

S hrim ps
D unbar, 1st doz ...........1 30
D unbar, lV is doz............2 35

S ucco tash
F a ir  .....................  90
Good ................... 1 20
F a n c y  ....................  1 25@1 40

S traw b e rr ie s
S ta n d a rd  ...........
F a n cy  ...............

T om atoes
Giood .....................  1 15
F a n c y  ..................... 1 35
N o. 10 ....................... 3 50

CARBON O ILS 
B arre ls

P e rfec tio n  ........... @11 Vi
D. S. G asoline . . . .  @19Vi
G as M ach ine  . . . .  @27Vi
D eodor’d N a p ’a  . . .  Ib l9
C ylinder ............  2» @34Vi
E n g in e  ..............  16 @22
B lack, w in te r  . .  t  @10

CA TSU P
S n id er’s  p in ts  ............. 2 35
S n ider’s  Vi p in ts  ........ 1 35

C H E E S E
A cm e .....................  @19
B loom ingdale . . .  @18Vi
C arson  C ity  ......... @17
H o pk ins  ............... @18
R iverside  ............... @17
B rick  ....................... @18
L eiden  ................   @15
L im b u rg e r ........... @19
P in ea p p le  ........... 40 @60

25 B ak e r’s ....................... . . .  37
C leveland ................... . .  41
Colonial, Vis ............ . . .  35
Colonial, Vis ............ . . .  33
E p p s  ............................. . . .  42

35 H ersh e y ’s  Vis ......... . . .  30
H ersh e y ’s, Vis ........ . . .  28

50 H u y le r  ......................... . . .  36
Low ney, Vis ............. . . .  33

15 Low ney, Vis ............. . . .  33
95 L ow ney, Vis ............ . . .  33
55 Low ney, 5 lb ca n s  .. . . .  33

V an  H ou ten , Vis . . . . .  12
V an  H ou ten , Vis . . . . .  18¿5 V a n  H ou ten , Vis . . . . . .  3625 V an H o u ten , I s  . . . . . .  65
W a n -E ta  ................... . . .  36

10 W ebb ........................... . . .  . 33
60 W ilber, V i s ................. . . .  33

W ilber, Vis ............... . . .  32
80 COCOANUT
90 D u n h am 's p e r  lb.

Vis. 51b. case 
V£s. 61b. ca se  . .  
Vis, 151b. case  
Vis, 15tb. case  
Is. 151b. ca se
14s & t»2S 15tt>. '-ase 28
Scalloped G em s ........  15
Vis &  Vis p a lls -----  16
Bulk, p a lls  .......... ......... 13
Bulk, b a rre ls  . . . ......... 12

E dam
S ap  S ago .............
S w iss, domestic . .

@85
@22

C O F F E E S , RO ASTED  
Rio

Com m on ......................... 19
F a ir  ................................. 19 Vi
Choice .............................  20
F a n cy  ............................. 21
P e a b e rry  ....................... 23

S an to s
Com m on ........................... 20
F a ir  .................................  20Vi
Choice ............................... 21
F a n cy  ...............................  23
P e a b e rry  .........................  23

M aracaibo
F a ir  .................................  24
Choice .............................  25

M exican
Choice ............................... 25
F an cy  ...............................  26

G uatem ala
F a ir  .................................  25
F a n cy  ................................  28

Ja v a
P r iv a te  G row th  ,...26@ 30
M andling  ....................... 31@35
A ukola ........................... 30@32

M ocha
S h o rt B ean  ...............25 @27
L ong  B ean  ............. 24@25
H . L. O. G ..................... 26@28

B ogota
F a ir  ...................................  24
F a n c y  ............................... 26
juxchange M arket, S tead y  
Spot M arket. S tro n g  

P ack ag e
New York B asis

A rbuckle ....................... 24 25
Lion ...............................  24 50

M cL aughlin’s X X X X  
M cL augh lin ’s  X X X X  so ld  

to  re ta ile rs  only. M all a ll 
o rd ers  d ire c t to  W . F . 
M cL augh lin  & Co., C h ica
go.

E x tra c t
H olland, Vi g ro  boxes 95
Felix. Vi g ro ss  ............ 1 15
H um m el’s foil, Vi gro. 85 
H um m el s tin , vi gro. 1 43 

C O N FEC T IO N S 
S tick  C andy P a lls

S tan d a rd  ...........................  8
S tan d a rd  H  H  ............... 8
S tan d a rd  T w is t ........... 9

C ases
Jum bo , 32 lb ...................8Vi
E x tra  H  H  ..................... 11
B oston C ream  ............... 14
B ig S tick , 3o lb ca se  ..8Vi 

M ixed C andy
G rocers ............................... 6 Vi
X  L  O ................................7
S pecial ................................10
C onserve ...........................  8V4
R oyal .................................  8
R ibbon ................................14
B roken  .............................  844
C ut L o a f ......................  9Vi
L eader .............................  844
K in d e rg a rten  ................... 11
FTench C ream  ............... 9
H and  M ade C ream s ..17  
P rem io  C ream  m ixed 14 
P a ris  C ream  Bon B ons 10 

F ancy— In P alls
G ypsy H e a r ts  ..................14
Coco Bon Buns ......... 14
F u d g e  S quares  ............... 13
P e a n u t S q u a r e s ............... 12
Sug&red P e a n u ts  . . . .1 2
S alted  P e a n u ts  ........... 12
S ta r lig h t K isse s  ........... 13
Lozenges, p la in  ......... lOVi
C ham pion C hocolate  ..11 
E c lipse C hoco lates .. .1 4  
E u re k a  C hoco lates . . .1 6  
C ham pion G um  D rops 10
A nise S q u ares  ............... 10
Lem on S ou rs  ............... 10 ••
Im p e ria ls  ......................... 10
Ita l. C ream  Bon B ons 12
Golden W affles ........... 14
Red R ose G um  D rops 10
A uto  K isse s  ................... 14
Coffy Toffy ..................... 14
M olasses M int K isse s  12 

F ancy—In 5tb. Boxes 
Old F ash ioned  M olas

ses  K isses 101b. bx. 1 30
O range Je llie s  ........... 60
Lem on S ours ............. 60
Old F ash ioned  H o re-

hound d rops ........... 60
P e p p e rm in t D rops . .  70 
C ham pion Choc D rops 60 
H . M. Choc. L t. and

D ark , N o. 1 2 ........... 1 10
B it te r  S w eets, a s ’td . 1 25 
B ril lia n t G um s, C rys. 60 
A. A. L ico rice  D rops 90 
L ozenges, p r in te d  . . .  65
L ozenges, p la in  ......... 60
Im p e ria ls  ....................... 65
M ottoes ......................... 65
G. M. P e a n u t B a r  . .  60
H an d  M ade C rm s 80@90
C ream  W a fe rs  ............. 65
S tr in g  R ock ................... 70
W in te rg ree n  B e rrie s  . 60 

Pop Corn
C rac k e r J a c k  ............. 3 25
G iggles, 5c pk g  cs. 3 50
Oh M y 100s ...............3 50

Cough D rops
P u tn a m  M en th a l . . . . 1  00
S m ith  B ros .....................1 25

N U T S—W hole 
A lm onds, T a r ra g o n a  18 
A lm onds, D rak e  . . . .  17
A lm onds, C alifo rn ia

so ft s h e l l ...............
B raz ils  ................. @12
F ilb e r ts  ................. @15
Cal. No. 1 ..............
W a ln u ts  s f t  shell 17Vi@18 
W aln u ts , M arbo t . .  @16
T ab le  n u ts , fan cy  . .  @16 
P ecan s, m ed ium  . .  @15 
P ecans, ex. la r g e . . @16
H ick o ry  N u ts , p e r  bu.

O hio ......................... 2 00
C oooanu ts .....................
C h es tn u ts , N ew  Y ork

S ta te , p e r  bu ..........
Shelled

S p an ish  P e a n u ts  8Vi@ 9 
P ecan  H alves  . . . .  @70
W aln u t H a lv es  . .  @35
F ilb e r t M eats  . .  @30
A lican te  A lm onds @45
J o rd a n  A lm onds @50

P ean u ts
F a n cy  H  P  S uns 6@ 6%

R oasted  ................. 7@ 7Vi
Choice, raw , H  P  J u m 

bo ...........................  @ 7
C R A C K E B  W H E A T

B ulk  ............................. 3 Vi
24 21b. p k g s ..................... 2 60

CR A C K E R S
N atio n a l B iscu it C om pany

B ran d s 
B u tte r

E xcels io r B u tte rs  . . . .  8
N . B. C. Sq. bbl. 7 bx. 6Vi 
S eym our, Rd. bbl. 7 bx. 6Vi 

Soda
N . B. C. boxes ............... 6Vi
P rem iu m  ......................... 7Vi
S elec t ...............................  8V4
S a ra to g a  F lak e s  ........... 13
Z e p h y re tte  ....................... 13
S a ltin e s  . . .  ................... 13

(F o rm erly  Z e p h y re tte  
S alted )
O y ste r

N. B . C. P icn ic  boxes 6Vi 
G em , boxes . . . . . . .  . . . .  *Vi
Shell ...................................  8

S w ee t Goods
A nim als ................. 10
A rm ad a  C akes ........... 8
A tlan tlcs .................. 12
A tla n tic s  A sso rted  ....1 2
A vena F ru it  C akes .. .1 2  
B onnie Doon Cookies 10
Bonnie L ass ie s  ............. 10
B rittle  F in g e rs  ..............10
Bum ble Bee ............... 10
Cam eo B iscu it, c a n s  ..25  
C am eo B iscu it A ss td

can s  .............................  26
C am eo B iscu it C hoco

la te , c a n s  ......................26
C artw h ee ls  A sso rted  . .  8 Vi
C ecelia B iscu it ............. 16
C hocolate B ar, can s  ..1 8
C hocolate D r o p s .............17
C hocolate D rp  C en te rs  16 
Choc. H on ey  F in g e rs  16 
C hocolate  R o se ttes , cn  20 
C ircle H oney  Cookies 12
C racknels  ....................... jg
C rackerm ea l ................. 5
C ry s ta l R o se tte s  ........... 20
C ocoanu t Taffy  Bar. 13
C ocoanu t D rops ........... 12
C ocoanut M acaroons 18 
C ocanu t H on. F in g e rs  12 
C ocoanu t H on. J u m b 's  12 
Coffee C akes, P la in  ..11 
Coffee C akes, Iced  . . . .1 2
C rum pe ts  ...........................
D ian a  M arshm allow

C akes .........................  ig
D in n er B iscu it ........... 25
D ixie S u g a r C ookies . .  9
D om estic  C akes ........... 8V4
E ven tide  F in g e rs  .... .15 
E x tra  W ine B iscu it . .  10
F am ily  C ookies ............  g u
F ig  C ake A sso rted  . . . .  12
F ig  N ew tons ....................12
F lu te d  C ocoanu t B a r  ..11
F ro sted  C ream s .............
F ro sted  G inger Cookie 8V4
F ru it  L unch , Iced  ......... 10
G ala  S u g a r C akes . . . .  8 Vi
G inger G em s ................... 8Vi
G inger G em s, Iced  . . . .  9Vi
G rah am  C ra c k e rs  ........ S
G inger S naps  F am ily  . .  g u  
G inger S naps N . B. C.

R ound ........................... g
G inger S naps  N . B. C .’

S quare  ...........................  8V4
H. H . Cookies, S u g a r

P la in  ............................. 8
H . H . Cookies, S u g ar

Iced  .................................  9
H . H . Cookies, M olasses

Iced  ...............................  9
H ouseho ld  c o o k ie s  . . . .  f  
H ouseho ld  Cookies. Iced  9 
H ouseho ld  Cookies, 

M olasses, P la in  . . . .  8
H ippodrom e B a r  . . . .  12 
H oney  F in g e rs  A s. Ice 12 
H oney  Ju m b le s  Cocoa-

n u t. A sso rte d  ........... 12
H sn e y  Ju m b le s. P la in . .  12
H oney  F la k e s  ............... 14
Im p e ria l .............   8 Vi
J a c k  FTost G em s ........... 8
Jo n n ie  ...............................  8Vi
Jub ilee  M ixed ..................10
K ream  K lip s  ................. 25
L ady F in g e rs  Sponge 30 
L eap  Y ear Ju m b le s  ..18  
L em on B iscu it S q u are  8 Vi
Lem on T h in s  ................. 17
Lem on W a f e r s ............. 17
Lem ona .............................  8 Vi
M ace C akes .....................  8
M andalay  .......................  10
M ary A nn .......................  8Vt
M arshm allow  Coffee

C ake ...........................  13
M arshm allow  W a ln u ts  18
M edora ........................... 8
M olasses F ru i t  Cookies

Iced  ..................................11
M ottled  S quares  ......... 10
N. B. C. H oney  C akes

Iced  ...............................  12
O atm eal C rac k e rs  . . . .  5
O range G em s ................. SVi
O range Sponge L a y e r

C akes ...........................  25
P en n y  A sso rted  ...........SV4
P e a n u t G em s ................... •
P icn ic  M ixed . .  ............. 11H
P ilo t B read  ............... 7
P in ea p p le  C akes ........... 16
P re tz e ls , H an d  M ade . .  9
P re tze ls , M edley ........ lO
P re tz e lle tte s , H an d  M d 9 
P re tz e le t te s , M ac. M d 8
R aisin  Cookies ............... 10
R aisin  G em s ....................11
R a sp b e rry  C akes .........IS
R everes A sso rted  ___ 15
R itten h o u se  F ru i t

B iscu it .........................  12
R oyal L unch  ................... 8
R oyal T o a s t ................... 8
R ube .................................  SVi
S ea F o am  B i s c u i t ........ 18
Spiced C u rra n t C akes 10 
Spiced  G inger C akes . .  9 
Spiced G inger C ks le d  10
S u g a r F i n g e r s ............... 12
S u g a r C rim p ...................  SVi
S u g a r S quares , la rgo

o r  sm all .......................  5
S u lta n a  F ru i t  B iscu it 16 
S unnysld#  Ju ta b le s  . . . t t
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S u p erb a  ...........................  8%
T riu m p h  C akes .............16
V anilla W a fe r« ............... 17
W lafer Ju m b le s  can s  18 
W a v e rly  .......................  10

In -e r  Seal Goods
p e r  doz.

A lbert B iscu it ...............1 00
A nlm al9  .............................1 00
A rrow roo t B iscu it . . . . 1  00
B aro n e t B iscu it ...........1 00
B rem m er’s B u tte r

W a fe rs  .........................1 00
C am eo B iscu it ...............1 50
C heese S andw ich  ........ 1 00
C hoco late  W a fe rs  . . .  .1 00 
C ocoanu t D a in tie s  . . . .  1 06
D in n e r B iscu its  ............ 1 50
E xce ls io r B u tte r s  -----1 00
F a u s t  O y ste r C rac k ers  1 00
F ig  N ew to n  ...................1 00
F iv e  O’clock T e a  .........1 00
F ro ta n a  ................... J  00
G inger S naps, N . B. C. 1 00 
G rah am  C rack ers, Red

L abel, 10c size  .........1 00
G rah am  C rack ers, R ed

L abel, 5c size  ..........  50
L em on S n ap s  ................. °o
O atm ea l C rac k e rs  . . . 1 0 0  
Old T im e S u g a r Cook. 1 00
O val S a lt B iscu it ........ 1 00
O y ste re tte s  .....................
P rem iu m  Sodas . . . . . .  1 00
P re tz e le tte s , H d. M d. 1 00
R oyal T o a s t ...................J ”0
R ykon B iscu it ...............1 00
S a ltln e  B iscu it ...............1 00
S a ra to g a  F lak e s  . ........ 1 50
Social T e a  B iscu it . . .  1 00 
S u lta n a  F ru i t  B iscu it 1 50 
S oda C rac k ers  N  B  C 1 00 
Soda C rac k e rs  S elec t 1 00 
S. S. B u tte r  C rac k e rs  1 50 
U needa B iscu it . . . . . .  • 60
U needa J in Je r  W a y fe r  1 00 
U n eed a  L unch  B iscu it 50 
V an illa  W a fe rs  . . . . . . 1 0 0
W a te r  T h in  B iscu it • .1 00 
Zu Zu G inger s n a p s  . .  50
Z w ieback  .......................

O th er P ack a g e  Goods 
B a rn u m ’s  A n im als  . . .  »0
C hoco la te  T o k en s  ----- 2 50
A m erican  B ea u ty

G inger S naps  ■■■■■■ 2 50 
B u tte r  C rackers. N B C  

fam ily  p ack ag e  • • 2 bo
S oda C rack ers, N BC

fam ily  p ac k ag e  -----  2 50
F r u i t  C ake ..................... 3
C rac k e r  M eal ............... 10

In Special T in
F e s tin o  ........................... ? 50
M in a re t W a fe rs  ........... 1 «0
N abisco, 25c ................... 2 50
Nalblsco, 10c ................... J 00
C ham pagne W a fe r  . . . . 2  5" 

P e r  t in  In bulk
S o rb e tto  .........................  JO®
N abisco  ...........................  J
F es tin o  ........ • • • • • ■■ • • J
B e n t’s  W a te r  C rack ers  1 40

CREAM  TARTAR
B arre ls  o r d ru m s ......... 33
B oxes .................................  34
S q u a re  C ans ................  3 b
F a n cy  cad d ies  ............  41

d r i e d  f r u i t s
A pples

E v a p o r’ed, Choice bu lk  6% 
E v a p o r’ed, F a n c y  pkg. i %

A prico ts
C alifo rn ia  ............... 12@14

C itron
C orsican  ......................... 15

C u rra n ts
Im p ’d  1 lb. p k g ...............9
Im ported , bu lk  ............. 8%

P eaches
M uirs1—Choice, 25 lb. to 9 
M uirs—F an cy , 25 lb . b 10 
F an cy , P eeled , 25 lb. 18 

Peel
L em on, A m erican  ----- 12%
O range, A m erican  ------12%

R aisin s
C luste r, 20 c a r t o n s -----2 25
Loose M uscate ls  3 C r 5%
Loose M usca te ls  4 C r 6
L . M. S'eeded, 1 lb. 7@7%

C alifo rn ia  P ru n e s  
90-100 251b’. boxes . .@ 6 
80- 90 251b. b o x e s ..®  6% 
70- 80 25tb. b o x e s ..®  7 
60- 70 25tb. b o x e s ..®  7% 
50- 60 251b. b o x e s ..®  8 
40- 60 25lb. b o x e s ..®  9 

FA R IN A C EO U S GOODS 
B eans

C alifo rn ia  L im a  ... 7%
M ichigan L im a  ..............  6
Med. H a n d  P ick ed  ----- 2 2o
B row n H o lland  ............. 1 65

F a rin a
25 1 lb . p ac k ag es  . . . . 1  60
Bulk, p e r  100 lb s ...........4 00

O riginal H olland R usk 
P acked  12 ro lls to  c o n ta in e r  
8 co n ta in e rs  (36) ro lls  2 85 
6 c o n ta in e rs  (60) ro lls  4 75 

H om iny
P earl, 100 lb . sack  ----- 2 00
M accaroni and  V erm icelli 
D om estic , 10 lb . box  . .  60
Im p o rted , 25 lb. box ..2  50 

P earl B arley
C h e s t e r ............................. 2 60
E m p ire  ...........................

P eas
G reen, W isconsin , bu. 2 00
G reen, Scotch , b u .............2 00
Split, lb . ...........................  S

Sago
E a s t  In d ia  .......................  5
G erm an , sack s  ............. 5
G erm an , b roken  pkg.

T ap ioca
F lake , 100 lb . s ack s  '..5 
j/e a rl , 130 tb . s a c k s  . .5
P earl, 36 p k g s ...............2 25
M inute , 36 p k g s ......... . .2  76

F IS H IN G  T A C K L E
% to  1 In .........................  6
1 % to  2 In ............................7
1% to  2 in .........................  9
1 % to  2 In..........................11
2 In ........................................ 16
3 in ......................................... 20

C otton  Lines
No. 1, 10 f e e t ...................  5
No. 2, 15 fee t ...................  7
No. 3, 15 f e e t .................... 9
N o. 4, 15 f e e t .................... 10
No. 5, 15 fe e t ................. 11
No. 6, 15 fe e t ................. 12
No. 7, 15 f e e t ................... 16
No. 8, 15 f e e t ................... 18
No. 9, 15 fe e t ................. 20

L inen Lines
Sm all ................................... 2»
M edium  ............................. 26
L a rg e  ................................... 34

Poles
Bam boo, 14 f t., p e r  doz. 55 
Bam boo, 16 f t., p e r  doz. 69 
B am boo, 18 f t., p e r  doz. 8#
FLA VO RIN G  EX TR A C TS 

Je n n in g s  D C B rand 
T e rpenele ss  E x tr a c t  L em on  
No. 1 F  box, p e r  doz. 75 
No. 2 F  box, p e r  doz. 90 
No. 4 F  B ox, p e r  doz. 1 75 
No. 3 T ap er, p e r  doz. 1 75 
2 oz. F la t , F  M  p e r  dz. 1 50 

E x tr a c t  M exican  V an illa  
Jen n in g s  D C B rand  

No. 1 F  Box, p e r  doz. 90 
No. 2 F  Box, p e r  doz. 1 25 
. .o . 4 F  B ox, p e r  doz. 2 25 
No. 3 T ap er, p e r  doz. 2 00 
2 oz. F la t  F  M  p e r  dz. 2 00

f l o u r  a n d  f e e d
G rand  R ap id s  G rain  & 

M illing  Co.
W in te r  W h e a t

P u r ity  P a te n t  ............... 5 50
le a l  of M inneso ta  . . .  4 76
S u n b u rs t ....................... 4 75
W iza rd  F lo u r ............... 5 20
W iza rd  G rah a  m .......... 5 20
W izard , G ran . M eal ..4  00 
W izard  B u ck w h ea t . .  6 00
Rye ...................................  4 40

V alley  C ity  M illing Co.
L ily  W h ite  ................... 5 60
L ig h t L o a f ................... 6 26
G rah am  ......................... 2 30
G ran en a  H e a lth  ..........  2 40
G ran. M eal ....................... 1 60
Bolted M ed......................... 1 60

V oig t M illing  Co.
G rah am  ...........................  4 60
V oigt’s  C rescen t . . . .  5 50 
V oigt’s  F lo u ro ig t . . . .  5 50
V oigt’s H yg ien ic  ......... 4 60
V oigt’s R oyal ............... 5 90
W a tso n -H ig g in s  M illing Co.
P erfec tio n  F lo u r  ......... 5 50
T ip Top F lo u r  ............. 5 10
G olden S h eaf F lo u r  . .  4 80 
M arshall’s B es t F lo u r  4 85 

W o rd en  G rocer Co.
Q uaker, p a p e r  ............  5 30
Q uaker, c lo th  ............... 5 40
Q u ak er B u ck w h ea t bbl 5 40 

K an sas  H ard  W h e a t 
W orden  G rocer Co. 

A m erican  E ag le , %s ..5  10 
A m erican  E ag le , % s ..5  00 
A m erican  E ag le , % s ..4  90 

S pring  W h e a t.
R oy B a k e r

G olden H o rn , fam ily  . .4  75 
G olden H o rn , b ake r«  . .4  65
W isconsin  R ye ...............3 76

Ju d so n  G rocer Co.
C ereso ta , % s ................. 5 20
C ereso ta , % s ................. 5 30
C ereso ta . % s ................. 5 40

W o rd en  G rocer Co.
W ingold , % s c lo th  ----- 5 45-
W ingold , % s clo th  . . . . 5  35
W ingold , % s c lo th  ----- 5 25
W ingold , % s p a p e r  . .5  30 
W ingold , % s p ap e r  . .5  25 
B a k e rs ’ P a te n t  .............5 10

W y k e s  A  Co.
S leepy E ye , % s clo th  5 40 
Sleepy E ye, % s clo th  5 30 
S leepy E ye, % s clo th  5 20 
S leepy E ye, % s p a p e r  5 20 
Sleepy E ye , % s p ap e r  5 20 

Meal
B olted  ......  3 80@4 00
G olden G ran u l’d 3 80@4 00

W h eat
R ed ................................. 1 02
W h ite  ..................  1 02

O ats
M ichigan ca rlo ts  ........... 36
L ess  th a n  ca rlo ts  . . . .  38

Corn
C arlo ts  ............................. 52
L e ss  th a n  c a rlo ts  . . . .  56

H ay
C arlo ts  ............  12 00@14 00

L ess  c a rlo ts  12 00@14 00 
Feed.

S tre e t C ar F e e d .................. S3
No. 1 C om  A O at F eed  .33
C racked  co m  .....................32
C oarse c o m  m e a l.............. 32

F R U IT  JA RS  
M ason, p ts ., p e r  gro . 4 00 
M ason, q ts ., p e r  g ro . 4 40 
M ason, % gal. p e r  gro . 6 75 
M ason, ca n  +ops, gro . 1 40 

G E L A T IN E
Cox’s, 1 doz. la rg e  . . .  1 75 
Cox’s, 1 doz. sm all . . .  1 00 
K nox’s  S park ling , doz. 1 25 
K nox’s S park ling , g r. 14 00 
K nox’s A cldu’d. doz. .1 25
N elson ’s .........................  1 50
O xford ...............................  75
P ly m o u th  Rock, P bos. 1 26 
P ly m o u th  R ock, P la in  90

G R A IN  BAGS
B road  G auge ...................  IS
A m oskeag  .........................  19

H E R B S
S age ...............................  15
H o p s .................................  15
L a u re l L eav es  ............... 15
S enna L e av es  ............... 25

P R O V IS IO N S  
Barreled Pork  

C lear B ack  . .  28 00028 00 
S ho rt C u t C lear 20 50@21 00
B ean ................. 17 50@18 00
B risk e t, C le a r 22 00@22 50
P ig  ................................... 23 Oo
C lear F am ily  ............... 26 00

D ry  S a lt Meats
S F  B ellies .................. 13

Lard
P u re  in  tie rc e s  . .11% ® 12 
C om pound L a rd  . .8% ®  8%
80 lb. tu b s  ___ad v an ce  %
60 lb . tu b s  . . . . a d v a n c e  %

T. M. w h. hoop M llchers
kegs  ...........................  73

Q ueen, bb ls..................  11 00
Q ueen, % bb ls..............  5 75
Q ueen kegs  .............. 63

T ro u t
No. 1, 100 lb s .................... 7 50
No. 1, 40 lbs. ...............3 26
N o. 1, 10 lb s .................  90
N e. 1, 8 lb s ....................  75

Mackerel
M ess, 100 lb s ................. 16 69
M ess, 40 lb s ........................7 00
M ess, 10 lb s ........................1 85

8
50 lb . t in s  
20 lb . pa ils  
10 tb . pa ils  
5 lb. pa ils  
8 lb . pa ils

. .  .ad v a n ce  

. .  .ad v a n ce  

. .  .ad v an ce  

..  .ad v a n ce  

..  .ad v a n ce

H ID E S  A N D  P E L T S  
Hides

G reen, N o. 1 ..................11%
G reen, No. 2 ..................10%
C ured, N o. 1 ..................13
Cured, No. 2 ..................12
C alfsk in , g reen , No. 1 15 
C alfsk in , g reen , N o. 2 13% 
C alfsk in , cu red , N o. 1 16 
C alfsk in , cu red . No. 2 14%

Pelts
Old W ool ............  @ 80
L a m b s  .....................  50®1 00
S h earlin g s  .............  60® 1 00

Tallow
No. 1 ......................  @ 5
No. 2 ....................... @ 4

Wool
U nw ashed , m ed. @18
U nw ashed , fine @13

H O R S E R A D IS H  
P e r  doz.............................. 90

J E L L Y
51b. pails, p e r  doz. . .  2 20

15!b pails , p e r  pa ll ___  48
30tb pails, p e r  pa il . . . .  90

J E L L Y  G LASSES  
% pt. in  bbls, p e r  doz. 15 
% p t. in  bbls., p e r  doz. 16 
8 oz. capped  in  bbls, 

p e r  doz............................... 18

2 oz.

P e r

M A P L E IN E  
bottles, per doz.
M IN C E  M E A T  

case  .......................

3 00

S m eked  M eats 
H am s, 12 tb . av . 16 @16% 
H am s, 16 !b. a v . 14% lbl5 
H am s, 18 lb . av . 14%@15 
S k inned  H a m s  ..16%@ 17 
H am , d rie d  bee f

s e ts  ................... 29 @20%
C alifo rn ia  H a m s  11%@12 
P icn ic  Boiled H a m s  @15
Boiled H a m s  ___ 24 @24%
M inced H a m  ...12% @ 13
B acon ................... 17 @24

S au sag es
B ologna ............... 9%@10
L iver .....................  7%@ 8
F ra n k fo r t  ........... 10 @10%
P o rk  .....................  13 @14
V eal .................................  11
T ongue ...........................  | l
H eadcheese  ................... 9

Beef
Boneless .............18 00@18.50
R um p, new  ............... 19 00

P ig ’s  F e e t
% bb ls .......................................1 05
% bbls., 40 tb s ....................... 2 10
% bb ls ........................................ 4 00
1 bb l.........................................  8 00

T rip e
K its , 15 tb s ........................  90
% bbls., 40 lb s ......................1 60
% bbls., 80 lb s ....................... 3 00

C asings
H ogs, p e r  lb .................... 35
Beef, rounds, s e t  . .  17@18 
Beef, m iddles, s e t  . ,90@95 
Sheep, p e r  bund le  . . .  80

U ncolored B u tte r ln e  
Solid D a iry  . . . .  12 @16 
C o u n try  R olls . ,12%@18

C anned  M eats 
C orned beef, 2 Tb . . . .  4 20
C orned beef, 1 lb ............ 2 20
R o as t beef, 2 lb ...........4 20
R o a s t beef, 1 Tb..............2 20

No. 1, 100 ib s ........... ..10 00
No. 1, 40 lb s ............... . . . 6 90
No. 1 , 10 lb* ..............

W hitehall
. .  .1 25

100 lb s ........................... ..  .9 75
50 tb s ........................... . .  . 6 25
10 tb«........................... . . . 1 12

8 tb s ........................... 92
100 Ibs...........................___4 65

40 Ibs........................... . . . 2 19
10 Ibs........................... 75

8 tb s ......................... 61

.2 85
M O LA SSES  

N ew  O rleans
F a n cy  O pen K e tt le  . .  42
Choice .............................  35
Good ...................................  22
F a ir  ...................................  20

H a lf  b a rre ls  2c e x tra  
R ed  l i e n ,  No. 2% . . . . 1  75
R ed  H en , N o. 5 ............ 1 75
R ed  H en , No. 10 . . . . 1  65

lb.
M U S T A R D  

6 Tb. box . . 16
O L IV E S

B ulk, 1 gal. k egs 1 15@1 25 
B ulk, 2 gal. k eg s  1 10® 1 20 
B ulk, 5 gal. k eg s  1 00@1 15
Stuffed , 6 oz.....................  90
S tuffed , 8 oz...................... 1 35
S tuffed , 14 oz.................... 2 25
P itte d  (n o t stu ffed )

14 oz...............................2 25
M anzanilla, 
L unch , 10 
L unch, 
Q ueen,

8 oz 
oz.

16
M am m oth, 19

SE ED S
A nise ............................... 14
C anary , S m y rn a  ........... 6
C araw ay  ....................... 10
C ardom om , M a la b a r 1 20
C elery  .............................  40
H em p, R u ssian  ............. 5
M ixed B ird  ................... 6
M u sta rd , w h i t e .................8
P oppy  ............................... 16
R ape ...............................  5%

S H O E  B L A C K IN G  
H an d y  Box, la rg e  3 dz 3 50 
H an d y  Box, sm all . . . .  1 25 
B ixby’s  R oyal P o lish  85 
M iller’s  C row n P o lish  85

S N U F F
Scotch, in  b lad d ers  . . . .3 7
M accaboy, in  J a rs  ........... 35
F ren ch  R app ie  in  J a rs  . .  43

SODA
............................... 5%
E ng lish  ............... 4%

'o tte d  H am , % s 
P o tte d  H am , % s . 
D eviled H am , % s . 
D eviled  H am . % s . 
P o tte d  T ongue, %s . 
P o tte d  T ongue, %s

R IC E
F a n cy  ..................... 6 @6%
J a p a n  S ty le  ......... 6 @5%
B roken  .....................  4 @4%

R O L L E D  O ATS  
Rolled A vena, bbls. . .  4 25 
S tee l C ut, 100 lb  sks. 2 00
M onarch , bb ls................... 4 00
M onarch , 90 lb. s ack s  1 85 
Q uaker, 18 R eg u la r . .1  45 
Q uaker, 20 F a m i l y ___ 4 00

S A L A D  D R ES SIN G

99 
.1 35 
.2  25

4 25
Q ueen, M am m oth , 28

oz.................................  5 75
O live Chow , 2 doz. cs,

p e r  doz..................... 2 25
P IC K L E S

Medium
B arre ls , 1,200 c o u n t . .7 75
H alf bbls., 600 c o u n t 4 38
5 gallon  kegs  ..................2 00

Small
B a rre ls  .........................  9 50
H a lf b a rre ls  ................. 5 25
5 gallon  keg s  ......  3 00

Gherkins
B arre ls  ...........................  14 5U
H alf b a r re ls  ............... 7 75
5 gallon  k eg s  ...............

Sweet Small
B arre ls  .........................  14 59
H alf b a r re ls  ............... 8 00
5 gallon  kegs  ............... 3 25

P IP E S
Clay, No. 216, p e r  box 1 76 
Clay, T . D ., fu ll co u n t 60 
Cob .....................................  90

P L A Y IN G  CA RD S  
No. 90, S te a m b o a t . . . .  75 
No. 15, R ival, a s s o r te d  1 25 
No. 20, R over, en a m ’d  1 60
No. 672, S pecial ........... 1 75
No. 98 Golf, s a tin  fin. 2 00
No. 808, B icycle ........... 2 00
No. 632, T o u rn ’t  w h is t 2 25 

PO TA SH
B a b b itt’s  ....................... 4 09

C olum bia, % p t
C olum bia, 1 p in t ..........
D u rk ee’s, la rg e , 1 'doz. 
D u rk ee’s, sm all, 2 doz 
S n id e r’s, la rge , 1 doz. 
S n id er 's , sm all, 2 doz.

Boxes
K egs,

S PIC E S  
W hole Spices

A llspice, J a m a ic a  ......... 9
A llspice, la rg e  G arden  11
Cloves, Z an z ib ar ..........27
C assia , C an ton  ........... 14
C assia , 5c pkg. doz. ..25
G inger, A frican  .............. 9%
G inger, C ochin...............14%
M ace, P e n a n g  ............... 70
M ixed, No. 1 ...................16%
M ixed, No. 2 ................. 10
M ixed, 5c pkgs. doz. ..45
N u tm egs, 70-80 ............. 30
N u tm egs, 105-110 ......... 22
P epper, B lack  ................. 13
P epper, W h ite  ............... 25
P epper, C ayenne ........... 22
P ap rik a , H u n g a rian  

P u re  G round In Bulk 
A llspice, J a m a ic a  . . . .1 2
Cloves, Z a n z ib a r ........... 30
C assia , C an to n  ............. 12
G inger, A frican  ........... 18
M ace, P en a n g  ............... 75
N u tm egs, 75-89  35
P epper,
P epper,
P epper,
P a p rik a

B lack  ...............15
W h ite  ............. 35

C ayenne . . . .2 4  
H u n g a rian  . .  45

S A L E R A T U S  
P a c k e d  60 lbs. in  box. 

A rm  a n d  H a m m e r . . .  .3 00 
W y a n d o tte , 100 % s. ..3  00

S A L  SODA
G ran u la ted , bb ls.............  80
G ran u la ted , 100 lbs. cs. 90 
G ran u la ted , 36 pkgs. . .1  25

S A L T
Com m on G rades

100 3 tb . s ack s  ............... 2 60
70 4 tb . s a c k s ............... 2 40
60 5 lb . sack s  ............... 2 40
28 10 lb. s ack s  ............. 2 25
56 Tb. s a c k s  .............  40
28 lb . s ack s  ..................20

W arsaw
56 Tb, d a iry  in  d rill b ag s  40 
28 lb . d a iry  in  d rill b ag s  20 

Solar Rock
56 tb. s a c k s  ....................... 25

Common
G ran u la ted , F in e  ........... 1 05
M edium , F in e  ................. 1 10

S A L T  F IS H  
Cod

L arg e , w hole, . . .  OT%
Sm all, w ho le . . . .  @7
S tr ip s  o r  b rick s  .7%@10%
Pollock  ................. @ 4%

H alibut
S trip e  ............................... 15
C hunks ...........................  16

Holland H erring  
Y. M. w h. hoop bbls. 12 00 
T. M . wh. hoop %bbl. 6 50 
Y. M . wh. hoop kegs 72

STA RCH
Corn

K ingsfo rd , 40 Tbs.............7%
M uzzy, 20 1Tb. pkgs. . .  5% 
M uzzy, 40 1Tb. pkgs  . .  5 

Gloss 
K ingsfo rd

S ilver G loss, 40 lib s . . 7% 
S ilver Gloss, 16 Slbs. . .  6% 
S ilver G loss, 12 6Ibs. . 8% 

Muzzy
48 1Tb. pack ag es  ........... 5
16 3!b. p ack ag es  ........... 4%
12 6Tb. p ack ag es  ..........  6
50Tb. boxes ..................... 3%

SY RU PS 
Corn

B a rre ls  .......................
H a lf  b a rre ls  ................
B lue K aro , N o. 2 . . . .
B lue K aro , No. 2%
B lue K aro , N o. 5

26
. 28 
. .1  80 
. . 2  Of 
. .2  10

B lue K aro , No. 10 . . . . 2  00
R ed  K aro , N o. 2 ........... 1 01
R ed  Ktoro, N o. 2% ___ 2 40
R ed  K aro , N o. 5 ...........2 35
R ed  K aro , N o. 10 . . . . 2  25 

P u re  C ane
F a ir  .................................  16
Good ............................... 20
Choice .............................  25

T A B L E  SAUCES
H alfo rd , la rg e  ...............3 75
H alfo rd , sm all .............. 2 25

T E A
Japan

Sundried , m ed ium  . . 24® 2i 
S’undried , choice ....30@ 33  
Sundried , fan cy  ....36@ 40  
B ask e t-fired  m ed ium  30 
B asket-fired , choice 35@37 
B ask e t-fired , fan cy  40@43
N ibs .............................  80@32
S iftin g s  .......................  10@12
F an n in g s  ................... 14@15

G unpow der
M oyune, m e d iu m ........... 86
M oyune, ch oice ...........  SI

M oyune, fa n c y  . . . .  60®60 
P ingsuey . m ed ium  . . .  83
P ingsuey , cho ice ......... 35
P ingsuey , fan cy  ....50@ S6

Y eung H yaen
Choice ...........................  30
F a n cy  ......................... 49@59

Oolong
F orm osa, F a n cy  . . . .5 9 0 6 9  
F o rm osa , m ed ium  . . . .  28
F o rm osa , choice ........... 35

E ng lish  B rea k fa s t
M edium  ....................... 25
Choice .........................  30@35
F a n c y  ......................... 40® 60

In d ia
Ceylon, choice ......... 30@36
F an cy  .........................  45@50

TOBACCO 
F in e  C u t

B lot ................................. 1 46
Bugle, 18 oz..................... 3 84
Bugle, 10c ................... 11 Of
D an  P a tc h , 8 an d  16 os 33
D an P a tc h , 4 o s ...........11 52
D an P a tc h , 2 o s............ 6 76
F a s t  M ail, 16 oz...........7 86
H ia w a th a , 16 oz...........  60
H iaw a th a , 6c ................. f  49
M ay F low er, 16 es. . .  9 86
N o L im it, 8 oz................1 78
N o TJm it, 16 oz........... 3 55
OJtbwa. 8 and  16 ez. 49
OJibwa, 10c ................... 11 II
OJibwa, 5c ................... 1 85
P e to sk ey  Chief, 7 oz. 2 00 
P e to sk ey  Chief, 14 oz. 4 00 
P each  an d  H oney , 5c 5 76
R ed Bell, 16 oz.................3 96
R ed Bell, 8 foil ............. 1 98
S terling , L A  D 5c . .6  76 
S w eet Cuba, c a n is te r  9 16
S w eet Cuba, 5c ..........5 79
S w eet C uba, 10c ........... 93
S w eet C uba, 1 lb. t in  4 90 
S w eet C uba. 16 oz. . .4  80 
S w eet Cub«L % lb. foil 2 25 
S w eet B urley  5c L A D  5 76 
S w eet B urley , 8 oz. . .2 45 
S*weet B urley , 24 lb. . .4  90 
S w eet M ist, % gro. . .  5 70 
S w eet M ist, 3 oz. . .  .11 10
S w eet M ist. 8 oz..........  35
T e leg ram , 5c ............... 5 76
T iger, 5c ...........................6 00
T iger, 25c ca n s  ...........2 35
U ncle D aniel, 1 lb . . .  60
U ncle  D anie l, 1 oz . .5  22

P lug
Am. N avy , 16 oz............  32
A pple, 10 lb. b u tt  . . . .  38
D rum m ond  N a t L eaf, 2

an d  5 lb .........................  60
D rum m ond  N a t  L eaf,

p e r  doz ....................... 99
B a ttle  A x ....................... 28
B racer, 6 a n d  12 lb. . 30
Big F ou r, 6 an d  16 lb. 32
Boot J a c k , 2 lb ............... 86
B oot Jack , p e r  doz. . .  86
Bullion, 16 oz..................  46
C lim ax, G olden T w in s  48
Clim ax, 14% oz..............  44
C lim ax, 7 oz...................  47
D ays’ W ork , 7 & 14 lb. 37 
C rem e de M enthe , lb. 62 
D erby, 6 lb . boxes . . .  28
5 B ros., 4 lb ......................  65
F o u r Roses, 19c ........... 90
G ilt E dge , 2 lb . ........... 50
Gold Rope, 9 A  12 lb . 58 
Gold Rope, 4 & 8 Tb. 58 
G. O. P ., 12 A  24 lb. 36 . 
G ran g e r T w is t, 9 lb . 46 
9 .  T . W ., 19% A 21 lb. 36 
H o rse  Shoe, 6 A  12 lb. 43 
H oney  D ip T w ist, 5A10 45 
Jo lly  T a r , 5 A 8 lb . . .  40
J . T ., 5% A 11 tb. . . .  35
K en tu c k y  N avy , 12 lb . 32 
K ey sto n e  T w ist, 6 lb. 45
K ism et, 6 lb .....................  48
M aple D ip. 20 oz...........  25
M erry  W idow , 12 lb. 32 
N obby Spun R oll 6 A 3 58
P a rro t,  12 lb ...................  34
P a rro t,  20 lb .....................  28
P a tte r s o n ’s  Nait. L e a f  93 
P eachey . 6-12 A  24 lb. 40 
P icn ic  T w is t, 5 lb . . . .  45
P ip e r  H eidsick , 4 A 7 lb. 69 
P ip e r  H eidsick , p e r  doz. 96 
Polo. 3 doz., p e r  doz. 48
R ed icu t, 1% oz..............  88
Red L ion. 6 A  12 lb. 30 
S crapple. 2 A 4 doz. 48 
S h e rry  Cobbler, 8 oz. 32 
S p ear H ead , 12 oz. . . .  44
S peer H ead , 14% oz. 44 
S p ea r H ead , 7 oz. . . .  47
Sq. D eal 7. 14 A  28 lb. 28 
S ta r , 8, 12 A 24 lb. . .  43
S ta n d a rd  N avy , 7%, 15

A 30 lb...........................  34
Ten P enny , 6 A 12 lb . 35
T ow n T a lk , 14 oz........... 30
Y ankee G irl. 6. 12 A 24 30

Scrap
All R ed, 5c ..................... 6 76
Am . U nion S era  p . . . .  5 40
B ag  P ip e , 5c ............... 5 88
C utlas, 2% oz................. 26
Globe S crap , 2 oz. . . .  30 
H ap p y  T h o u g h t, 2 oz. 30 
H on ey  C om b S crap , 5c 5 76
H o n es t S crap , 5c ......... 1 55
M ail P ouch , 4 doz. 5c 2 00
Old Songs, 5c ................. 5 76
Old T im es, % gro. . .5  50 
P o la r  B ear, 5c, % gro . 5 76 
R ed  B and , 6c % gro. 5 76 
Bad M an S crap  5c 3 48
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Scrapple, 5c p k g s ........... 48
S ure  S hot, 5c, Yt g ro . 5 76 
T a n k ee  G irl S crp  2 oz 5 76 
P a n  H an d le  Scrp  14 g r  5 76 
P each y  S crap , Sc . . . 1  90 
Union W orkm an . 214 6 00

S m aklng
All L eaf, 214 & 7 oz. SO
BB, 314 oz........................  6 00
BB, 7 oz........................... 12 00
BB, 14 oz.........................24 00
B agdad , 10c t in s  ........ 11 52
B adger, 3 oz...................... 5 04
B adger, 7 oz....................11 52
B anner, 6c ..................... 5 96
B an n e r, 8 oz...................  1 60
B an n e r, 16 oz......................3 20
Belwood M ix tu re , 10c 94
B ig  Chief, 214 oz...........6 00
B ig Chief, 16 oz..........  30
B ull D urham , 5c . . . .  5 90
B ull D u rh am , 10c ___ 10 80
Bull D u rh am , 16c . . . . 1 8  48 
B ull D urham , 8 oz. . .  <0
B ull D u rh am , 1( oz. . 7 2
B uck  H orn , 5e ............  5 76
Buck H o rn , 10c .........11 50
B r ia r  P ipe, 6c ..............6 00
B r ia r  P ipe . 10c ..........12 00
B lack  S w an, 5c ............ 5 76
B lack  S w an. 14 oz. . .  3 50
Bob W h ite , Sc .............5 90
B ro therhood , So ..........  5 95
B ro therhood , 10c ___ 11 #0
B ro therhood , IS oz. . .  39
C arn ival. 6c ................... 5 70
C arn ival, oz..........  39
C arn iv a l, 16 oz ............... 40
C iga r C llp’g  Jo h n so n  30 
C igar C lip’s ,  S eym our 30 
Id en tity . 3 & 16 oz. . .  30
D arby  C iga r C u ttin g s  4 50 
C o n tinen ta l C ubes, 10c 90
C orn Cake, 14 oz...........2 55
C orn  Cake, 7 oz.............1 45
C orn C ake, 5c ...............5 76
C ream , 60c pails  ........ 4 60
C uban S ta r , 5c foil . .5  76 
C uban S ta r , 16 oz. p a lls  3 72
C hips. 10c .....................10 20
D ills B est, 1% oz........... 79
D ills B est, 3% oz. . .  . 77
D ills B es t 16 oz............... 73
D ixie K id, 1% foil ----- 39
D uke’s  M ix, 5c .............5 76
D uke 's  M ix, 10c ........ 11 52
D uke’s  Cam eo, 1% oz 41
D rum . 6c .......................  6 90
F  F  A. 3 oz................... 4 95
F  F  A, 7 oz.....................11 50
F ash ion , 5c ................... 6 00
F ash io n , 16 oz...............  43
F iv e  B ros., 5c .............5 60
F iv e  B ros., 10c ...........10 70
F iv e  ce n t c u t P lu g  . .  29
F  O B  10c ...................11 60
F o u r R oses, 10c ........... 96
F u ll D ress, 1% oz. . . .  72
Glad H an d , 6c .............1 44
Gold Block, 1% oz. . . .  39
Gold Block. 10c ......... 11 88
Gold S ta r , 16 oz.............  38
G ail & A x  N avy , 5c 6 95
G row ler, 6c ................... 4 42
G row ler, 10c ............... 2 94
G row ler, 20c ............... 1 85
G ian t, 5c ....................  1 5 5
G ian t, 16 oz..................... 33
H a n d  M ade, 2% oz- - - SO
H aze l N u t, 5c ............. 5 76
H oney  D ew , 1% oz. . .  40
H oney  D ew , 10c ......... 11 88
H u n tin g , 1% & 3% oz. 38
I  X  L , 6c ....................... 6 10
I  X  L . in  p a l l s ............. 32
J u s t  S u its , 5c ............. 6 00
J u s t  S u its , 10c ........... 11 88
K iln  D ried , 25c ............. 2 45
K in g  B ird , 7 oz........... 25 20
K in g  B ird , 3 oz............ 11 00
K in g  B ird , 1% ox. . . .  6 70
L a  T u rk a , 6c ............... 6 76
L ittle  G ian t, 1 lb ..........  28
L ucky  S trik e , 1 %  oz. 94 
L u ck y  S trik e , 1% oz. 96
Le Redo, 3 oz................10 80
Le R edo, 8 & 16 oz. 38 
M yrtle  N avy , lOc . . . . 1 1  80 
M yrtle  N avy , 5c . . . .  5 94 
M ary land  C lub, 5e . .  50
M ayflow er, 6c ................. 5 76
M ayflow er, 10c ...........  96
M ayflow er, tOo ............. 1 92
N igger H a ir , 5c ...........5 94
N ig g er H a ir , 10c . . . . 1 0  56
N igger H ead , 5c ........... 4 96
N igger H ead , 10c ____ 9 84
N oon H our, 6c ........... 1 44
Old Colony, 1-12 g ro . 11 52
Old Mill, 5c ................... 5 76
Old E n g lish  C urve  114oz 96
Old Crop, 5c ................. 5 76
Old Crop, 26c ............... 20
P . S., 8 oz., 30 lt>. cs. 19 
P . S., 3 oz., p e r  gro . 5 70
P a t  H an d , 1 oz............... 63
P a tte rso n  Steal, 114 oz. 48 
P a tte r s o n  Seal, 3 oz. . .  96
P a tte r s o n  Seal, 16 oz. 6 00
P eerless, 6c ..................... 5 70
P eerless, 10c ................... 1 92
P eerless, 3 oz..................10 20
P eerless, 7 oz. .............23 76
P eerless, 14 oz.............. 47 52
P laza , 2 gro. c s ............... 5 76
P low  Boy, 5c ...............5 76
P low  Boy, 10c ............11 00
P low  Boy, 14 oz................ 4 50
P ed ro , 10c ..................... 11 80
P rid e  of V irg in ia , 1% 77
POot. Ic ....................... 5 71

Pilot, 7 oz. doz...............1 05
Pilot, 14 oz. doz.............2 10
Prince Albert, 10c . .  96
Prince Albert, 8 oz. . .  4 92 
Prince Abert, 16 oz. . .  8 40 
Queen Quality, 6c . . .  48
Rob Roy, 5c foil . . . .  5 90 
Rob Roy, 10c gross 10 20
Rob Roy, 25c doz.......... 2 10
Rob Roy, 50c doz. . .  4 12 
9. & M., 5c gross . . . . 5  76 
S. & M., 14 oz. doz. . .3 20 
Soldier Boy, 5c gross 5 95
Soldier Boy, 1 0 c ........... 10 56
Soldier Boy, 1 lb ...........4 80
Sw eet Caporal, 1 oz. . .  60
Sw eet L otus, 5c ........... 6 00
Sw eet Lotus, 16c . . . . 1 2  00 
S w eet L otus, per doz. 4 35
Sw eet Rose, z>4 oz. 36
Sw eet U p  Top, 5e . .  2 66 
S w eet l i p  Top, 314 ®*. <8
Sw eet Tips, 14 gre 16 68
Sun Cured, 16e ........... 11 76
Sum m er Tim e, Se . . . . 5  76 
Bummer Tim e, 7 ez. . .1 65 
Sum m er T im e 14 os. . .3  69
Standard, 3 oz. ..........  5 96
Standard, 814 «*..........  IS
Standard, 7 ez ..................1 68
Seal N . C., 1% cut plug 76 
Seal N . C., 1% Gran 63
Three F eathers, 1 oz. 63
Three Feathers, 16c 16 26
Three Feathers and

Pipe com bination . .  2 25 
Tom A Jerry, 14 ©z. . .8  60 
Tom A Jerry, 7 ©z. . .  1 80 
Tom A Jerry, 3 oz. . .  8 76
Trout Lino, 6c ............. 5 96
T reut Line, 10c ___ 10 00
Turkish, Patrol. 2-9 6 76
Tuxedo, 1 oz. bags . .  48
Tuxedo, 2 oz. tin s  . .  96
Tuxedo, 4 oz. cart . .  64
Tuexdo, 16 oz. tin s  . .  64
Tw in Oaks, 10c ......... 94
Union Leader, 60c . .  5 06 
Union Leader, 25c . .  2 55 
U nion Leader, lOe ..11  60 
Union Leader, Ic  . . . .  6 95 
U nion W orkm an, 1% 6 76
U ncle Sam , 10c .........19 80
U ncle Stem, 8 oz........... 2 20
U. S. Marine, 5c . . . .  6 60 
V an Bibber, 2 ez. tin  88
V elvet, 6c pouch . . . .  1 44
V elvet, 10c tin  ............... 1 92
V elvet, 8 oz tin  ............. 3 84
V elvet, 16 oz. can . . . .  7 68 
V elvet, com bination cs 5 75
W ar P ath , 5c ................. 5 95
W ar Path , 8 oz.................1 60
W ave L ine, 3 oz........... 40
W ave Line, 16 oz. . . .  40
W ay up, 214 ©z........... I  76
W ay up, 16 oz. p ails . .  31
W ild  Fruit, 5c ...........I  76
W ild Fruit, 10c ......... 11 62
Turn Turn, Ic  ............. 6 00
Turn Turn, 10c ........... 11 12
Turn Turn, l ib .,  doz. 4 80

T W IN E
Cotton, 8 p ly  ................. 22
C otton, 4 p ly ............... 22
Jute, 2 p ly  ..................... 14
Hem p, 6 p ly  ..................13
FUwx, m edium  ............... 24
W ool, 1 lb. bales ........... 6

VINEGAR
W h ite W ine, 40 grain 214 
W h ite W ine, 20 grain  1114 
W h ite W ine, 100 grain  13
Oakland V inegar A  Pickle  

Co.'s Brands. 
Highland apple cider ..18  
Oakland apple cider ..13
State Seal sugar ...........11
Oakland w h ite p ickling 10 

Packages free.
WICKING

N e. 0, per gross .............30
No. 1, per gross .............40
N©. 2, per gross .............50
No. 3, per gross .............75

W OODENW ARE
B askets

B u sh els ........................... 1 00
Bushels, w ide band . . . 1  15
M arket ........................... 40
Splint, large ................. 3 50
Splint, medium ..........  3 00
Splint, sm all ................. 2 75
W illow  C lothes, large 3 25 
W illow, C lothes, sm all 6 25 
W illow , C lothes, m e’m 7 25

Butter P lates  
Ovals.

14 lb., 250 in  c r a t e .......... 30
14 lb., 250 in crate ..........30
1 lb., 250 in crate ............ 35
2 lb., 250 in  crate ............ 45
3 lb., 250 in crate ............ 65
5 Tb., 250 in crate ............ 85

W ire End.
1 tb., 250 in c r a t e .............35
2 lb., 250 In crate ............ 45
3 tb., 250 in crate ............ 55
5 tb., 250 in  crate ............ 65

C hum s
Barrel, 5 gal., each . . . 2  40 
Barrel, 10 gal., each . .2  55 

Clethes Pins 
Round Head.
4 Inch, 0 gross ...............  50

414 inch, 5 gross ...........55
Cartons, 20 214 doz bxs. 60 

Egg Crates and Fillers 
H um pty D um pty, 12 dz. 20
No. 1, com plete .............  40
No. 2, com plete .............  28
C ase N o. 2, fillers, 15

se ts  .............................  l  35
Case, m edium, 12 s e ts  1 15

Faucets
Cork lined, 8 In............... 70
Cork lined, I  in ............... 80
Cork lined, 10 in ...........  ro

Mop Sticks
Trojan spring ............... 90
E clipse paten t spring 85
N e. 1 com m on ...........  so
N e. 2 pat. brush holder 25
Ideal N o. 7 .....................  85
121b. cotton mop head*, 1 45

Palls
2-hoop Standard ..........2 00
8-hoop Standard .......... 2 35
2-w ire Cable .................2 10
Cedar all red brass . .1  25
*-w ire Cable .................2 SO
Paper Eureka ............... 2 25
Fibre .................................  2 40
10 qt. G alvanised . . . . 1  70 
12 qt. G alvanised . . . . 1  00 
14 qt. G alvanised . . . . 2  10

T oot hplcks
Birch, 100 packages . .  2 00 
Ideal ...............................  85

Trapa
Mouse, wood, 2 holes 22
M ouse, wood, 4 holes 45
Mouse, wood, 8 holes 76
M ouse, tin , 5 h o le s __ 85
R at, wood ..................... 80
Rat, spring ................... 76

Tubs
20-In. Standard, No. 1 7 60
18-in. Standard, No. 2 6 50
16-ln. Standard. N o 3 5 60
20-ln. Cable, No. 1 . . . . 8  00
18-ln. Cable, No. 2 . .  .7 00
16-ln. Cable, No. 3 . . . . 6  00
No. 1 Fibre ............... . .10 26
No. 2 Flbr* ............... . . 9 25
No. 3 Fibre ............... . . . 8  25
L a rg e  Galvanized . . . . 5  75
Medium Galvanized ..6  00
Sm all Galvanized . . .4  25

W ashboards
Bronze Globe ........ . . . 2  50
D ew ey ........................... . 1 75
Double A cm e .......... . . .3  75
Single A cm e ........... . . .3  15
Double P eerless . . . . . .3  75
S ingle P eerless ......... . .3  25
N orthern Queen ___. . .3  25
D ouble D uplex ......... . .3  00
Good Luck ............... . . .2  75
U niversal ..................... . 3 15

W indow  C leaners
12 In................................ . . .1  65
14 In................................. . . .1  85
16 In................................. . . .2  30

Wood Bowls
13 in. B utter . . . . . . . . . .1  50
15 in. B u tter ......... . . . 2  00
17 In. B utter ...............8  76
19 In. B u tter .......... . . .6  00
A ssorted, 18-15-17 ... . .3  00
Assorted, 15-17-19 .. . .4  25

W R APPING  PAPER
Common Straw  ..........  2
Fibre Manila, w h ite  . .  3 
Fibre M anila, colored 4
No. 1 M anila .................4
Cream Mhntla ...............3
Butchers' M anila ........... 2%
W ax B utter, short c’n t 13 
W ax B utter, fu ll count 20 
W ax Butter, r o l l s ........ 19

Y EA ST CAKE
M agic, 2 doz. ..................1 15
Sunlight, I  d os............... 1 00
Sunlight, 114 dos. . . . .  50 
T east Foam , 2 doz. . .  1 16 
T east Cream, I  doz. . .  1 00 
T east Foam , 114 doz. 58

A X LE GREASE

1 lb. boxes, per gross 9 00 
* lb. boxes, per gross 24 00 

BAKING POW DER  
Royal

10c s lse  . .  90 
141b. can s 1 35 
6 oz. cans 1 90 
141b. can s 2 50 
94 lb. can s 3 75 
lib . cans 4 80 
31b. cn s  13 00 
61b. cr.s 21 60

CIGARS
Jo h n so n  C iga r Co.’s  B rand

S. C. W ., 1,000 tots ___ 81
E l P o r ta n a  ............... î
E ven ing  P re s s  ................... 82
E x em p la r ............................. 32

W orden  G rocer Co. B rand  
Ben H u r

P e rfec tio n  ........................... 36
P e rfec tio n  E x tra s  ____  16
L ondres ................................. 85
L ondres G rand  ............... 35
S ta n d a rd  .............'.................85
P u rita n o s  ..............................80
P anatellaS , F in a s  ............. 35
P an a te lla s , Bock ............... 35
Jo ck ey  C lub ......................... 08

Old Master Coffee

Old M aste r ................................  33
S an M arto ..................................  —
P ilo t.............................................

TEA
R oyal G arden  %, Va, and  1 lb. 40

T H E  BOUR CO. 
TO LEDO , O.

COFFEE
Roasted

D w in e ll-W rig h t Co.’s  B 'ds

W hite  H ouse , l i b ...................
W h ite  H ouse , 21b...............
E xcelsior, B lend, l ib .............
E xcelsior, B lend, 21b...........
T ip  Top, B lend, l i b .............
Royal B lend ........ , ................
Royal H ig h  Grade ...............
S u perio r B lend .....................

B oston  C om bination  ..........
D is tr ib u ted  by Ju d so n  

G rocer Co., G rand  R ap ids; 
Lee & Cady, D e tro it; Sy
m ons Bros. & Co., S ag i
naw ; B row n D av is &  W a r 
ner, J a c k so n ; G odsm ark . 
D u ran d  A  Co., B a ttle  
C reek ; F le lbach  Co.. T o
ledo.

C O C O A N U T
Baker’s B rasil Shredded

10 6c pkgs.. p e r case 1 HO
36 10c pkgs.. per case l 60
16 10c a n d  38 5c pkgs.,

p e r  ca se .2 60

The only
5c

Cleanser
G uaranteed  to!

equal th e  
b est 10c k inds

Apex H am s ................
A pex B acon .....................
A pex L a rd  .......................
E xcelsio r H am s ...........
E xcels io r B acon .............
S ilver S ta r  L a rd  ...........
F am ily  P o rk  ...................
F a t B ack  P o rk  ............

P rice s  quo ted  upon ap p li
ca tion . H am m ond , S tand isti 
& Co., D e tro it, M ich.

SA FES
F u ll line  o f Are a n d  b u r 

g la r  proof s a fe s  k ep t In

s iz e -  by th e  T ra d esm an  
C om pany. T h irty -fiv e  sizes 
an d  s ty le s  on hand  a t all 
tim es— tw ice a s  m any  sa fes  
a s  a r e  c a rr ie d  by a n y  o th e r 
h eu se  in  th e  S ta te . If you 
a r e  unab le  to  v is it G rand 
R ap ids a n d  in sp ec t th e  
line personally , w rite  for 
q u o ta tions .

SOA P
L a u tz  Bros. A Co 

Acme, 30 b ars , 75 lbs. 4 00 
Acme. 25 bars. 75 lbs. 4 00 
A cm e. 25 bars . 70 lbs. 3 80 
Acme, 100 ca k es  . . . . 3  00 
B ig M aste r, 100 blocks 4 00
G erm an  M ottled  ........ 3 16
G erm an M ottled . 5 bx  3 15 
G erm an M ottled  1« hx .3 10 
G erm an M ottled  25 bx 3 05 
M arseilles, 100 cakes  on 
M arseilles, 106 cks 5e 4 on 
M arseilles, 101 ck  t n ll 4 00 
M arseilles, 14 box to ll 2 10

P ro c to r  A G am ble Co.
..................................3 00

Ivory , 8 oz.........................4 oo
Ivory , 10 oz ...................... 6 76
S ta r  ....................................... gS

T ra d esm an  Co.’s B rsn d  
B lack  H aw k, one box 2 50 
B lack  H aw k , flve bxs 2 40 
B lack  H aw k, te n  bxs  2 25

A. B. 
Good C heer 
Old C oun try

W rlsley
4 00 
3 40

Soap Pow der* 
Snow  Boy, 24s fam ny  

size  .........................
Snow  Boy, 
Snow Boy, 
Gold D ust, 
Gold D ust, 
K irkoline, 
P ea riln e  . .

60 5c ___
100 5c 
24 la rge  
100-5<*

24 41b. . . .
Soapine
B a u b itt’s  1776 
R oselne . . . .
A rm o u r 's
W isdom

8 75 
.2 40 
.3 76 
.4 50 
4 00
3 80 
8 75
4 00 
3 75 
.3 61 
.3 70 
.3 80

Soap Compounds
Jo h n so n ’s  F in e  ........  6 10
Jo h n so n ’s  X XX  ___ . . t  26
R ub-N o-M ore  ................. s 86
N ine  O’clock ................... g go

Scouring
E noch  M o rg an ’s Sons 

Sapolto, g ro ss  to ts  . . . .  9 50 
Sapolio, h a lf  gro. lo ts  4 86 
Sapolio, s in g le  boxes  2 40
Sapolio, h an d  ................. 2 40
Steourlne M an u fac tu rin g  Co
S courine , 50 ca k es  ___ 1 80
Scourlne, 100 cakes  . . .¡ j  eti

We Manufacture

Public Seating
Exclusively

C h l i r r h ^  We furnish churches of all denominations, designing and 
v ' l l u l V 'U V o  building to  harmonize w ith the  general architectura l 
scheme—from the most elaborate carved fu rn itu re  for the  cathedral to the 
modest seating of a chapel.

S f h n n U  ^''le ^ A t we have furnished a large m ajority of the  city  
O W I lU U io  and d istric t schools throughout the  country, speaks volumes 
for the m erits of our school furniture. Excellence of design, construction 
and m aterials used and m oderate prices, win.

I sPec' al*ze Lodge. Hall and Assembly seating.
O ur long experience has given us a knowledge of re

quirem ents and how to  m eet them . Many styles in stock and built to order, 
including the  more inexpensive portable chairs, veneer assembly chairs, and 
luxurious upholstered opera chairs.

W rite Dept. Y.

Hmerican Seating Company
215 Wabash A ve, CH IC AG O. ILL.

G R A ND  RAPIDS N E W  YORK BOSTON PHILADELPHIA



M arch  12, 1913 M I C H I G A N  T R A D E S M A N 31

BUSINESS-WANTS DEPARTMENT
Advertisem ents inserted under this head for two cents a word the first insertion and one cent a word for each subsequent 

continuous insertion. No charge less than  25 cents. Cash must accompany all orders.

B U S IN E S S  C H A N C E S .

B usiness  O p p o rtu n ity —F o r  sale , r a t 
tl in g  good b u sin ess  th a t  ev e ry  m a n  seeks: 
h as  m ade m oney fo r y e a rs ; i t ’s  too  good 
to  describe  in  th is  ad . A ddress A. E . 
Q uick, C en tra lia , 111.________________ 878

C om plete eq u ip m en t of c ra c k e r  a n d  
cake  b ak e ry  fo r sale , inc lud ing  c rac k e r 
m ach ines, cake  m ach ine, b rak es , m ixers, 
racks , pans , ro ta ry  ovens, boilers, e n 
g ines, n a ilin g  m ach ine , e tc ., L a fa y e tte  
L oan  & T ru s t Co., R eceiver, L a fay e tte , 
Ind . __________ 871

F a rm  an d  H o te l F o r  S ale—14-room  
ho te l, do ing  a  good business  in  tow n  of 
600, also  80 a c re  f ru i t  fa rm , jo in s  on to  
tow n, 2,400 f ru it  tre e s , 1,200 ch e rry , 800 
peach , b a lance  p ea r, app le  a n d  p lum s; 
located  in  th e  fam o u s G rand  T ra v e rse  
coun ty  f ru i t  belt. R eason  fo r selling, 
poor h ea lth . W ill sell sep a ra te . B o th  
b arg a in s . Com e arid  see. A ddress R. B. 
De F ran ce , O w ner, K ingsley , G rand  
T ra v e rse  Co., M ich. __________873

W a n ted —-To re n t  s to re  bu ild ing  fo r 
d lothing, shoes and  fu rn ish in g  b usiness  
in good live tow n  in S o u thern  M ichigan. 
L ocation  m u s t be good. A ddress No. 872, 
c a re  T ra d esm an . _______________872

F o r S ale—C lean s to ck  of g en e ra l m e r
chand ise  in  th e  liv e lies t an d  b u s ie s t tow n  
fo r i ts  s ize  in  M on tan a  a n d  s tr a te g ic 
a lly  located  in  th e  r ic h e s t an d  m ost 
p ro d u c tiv e  v alley  in  th e  s ta te . D oing 
$110,000 yea rly  a n d  inc reas ing . M aking  
han d so m e pro fits. Low  ren t, good lo ca
tion , long lease . Invoice from  $20,000 to  
$25,000. W ill re ta in  in te re s t  if desired . 
C an show  a  fine b u sin ess  an d  a  sp lend id  
m oneym aker. A ddress P . O. Box 856, 
H elena . M ont. ___________________849

F o r Sale—I offer m y e ig h t th o u san d  
do lla r s to ck  of m e n 's  a n d  boys’ clo th ing , 
shoes a n d  fu rn ish in g s  fo r sev en ty  cen ts  
on do llar of co st p rice, loca ted  in  th r iv 
ing  tow n. A ddress No. 846, c a re  T ra d e s 
m an . __________________ 846

Stock of d ry  goods, g roceries  a n d  shoes 
fo r sa le  or w ill tra d e  fo r sm all fa rm . 
A ddress W . H . Soule, S co tts , M ich. 845

F o r  Sale— V arie ty  s to re , in  to w n  of 
2,000, rich  fa rm in g  co u n try ; invoice a b o u t 
$1,300 S nap  fo r som ebody. A ddress  B ox 
226, B rodhead . W is.__________________ 839

F o r Sale—B est s to ck  g e n e ra l m e rc h a n 
dise tow n 1,000. Invo ic ing  $12,000. Sell 
or re n t build ing . C. R . S tee le , Buffalo, 
K an .___________________ ______________ 837

A Good O pening—A  b ric k  s to re  fo r 
re n t, 22x80, c e n tra lly  located  in  S a ran ac , 
M ich., su ita b le  fo r a  b a z a a r  o r  o th e r  
business . R e n t low  an d  o p p o rtu n ity  n u m 
b e r  one. A ddress S’. M. C raw ford , S a ra -  
nac , M ich.____________________________ 836

S um m er T ou r—G ib ra lta r , I ta ly , S w it
ze rland , G erm any , N e th e rlan d s , F ran ce , 
E ng land . Sm all p a r ty . F irs t-c la s s  a c 
com m odations, $600 inc lusive. F lo rence
G. M ann, 485 C en tra l P a rk  W e st, N ew  
Y ork._________________________________ 835

P a r tn e r  W a n ted —S’h ee t m e ta l, ti le  an d  
s la te  roofing, b e s t location  n o rth  shore, 
Chicago. F o r  p a r t ic u la rs  ad d re ss  N elson, 
1132 B ry n  M aw r Ave., C hicago. 111.__ 834

B rick  S to re  F o r  R en t—F in e  location  fo r 
d ry  goods o r g en e ra l m erchand ise . P o p 
u la tio n  3,000. A ddress N o. 833, c a re  
T ra d esm an . ______________ _______833

F o r Sale—100 A ccoun t M cC askey re g 
is te r , $25. C olegrove B ros., R em us, M ich.

F o r  Sale—A t once, m odern  shoe re p a ir  
shop com plete, co n s is tin g  of 2 h. p. m o t
ors, w ith  p ro g re ss iv e - fin isher, L an d is  
s ti tc h e r , S inger sew ing  m ach ine, ja ck s  
a n d  tools, e tc . Low  re n t, w ith  lease  
to  r ig h t p a rty . W ill sell a t  a  low price. 
A sn ap  fo r a  h u s tle r  A ddress A. H . B ., 
c a re  T ra d esm an . __________  852

F o r Sale—T u fts  A rc tic  soda  fo u n ta in , 
m arb le  a n d  onyx  co n s tru c tio n , 15 foo t 
c irc u la r  co u n te r, ou tfit com plete , $250, 
co st $1,500. V e re ssa  V alley  W ine  Co., 
J ack so n , M ich._________ _____________ 851

D ry  Goods an d  shoe  b u s in ess  fo r  sale . 
C hicago’s  b u s ie s t su b u rb , A m eircan  tra d e . 
E x c ep tio n a l $10,000 in v e stm en t. A nnual 
sales, $23,000. A ddress  N o. 855, c a re  
M ich igan  T ra d esm an ._____ __________ 855

F o r  Sale—O r possib ly  tra d e  fo r  G rand  
R ap id s  p ro p erty , good g e n e ra l s to re  in  
M ason co u n ty ’s  sp lend id  f ru i t  a n d  fa rm 
in g  sec tion . Good es ta b lish ed  tr a d e  w ith  
c lean , u p - to -d a te  s to c k  invo ic ing  from  
$2,000 to  $3,000, w ith  fix tu res . F o r  p a r 
tic u la rs  a d d re ss  N o. 826, c a re  T ra d esm an .

F o r  Sale—F a c to ry  p la n t, co n s is tin g  of 
th re e  tw o -s to ry  bu ild ings, a ll connected , 
a re a  42,000 sq. f t., w ith  3 a c re s  la n d ; 
boiler, engine, n e a tin g  a p p a ra tu s ;  s itu a te d  
A drian , M ich. A pply 1120 P enobsco t 
B ldg., D e tro it, M ich. 798

T y p e w rite rs , th e  h ig h -g ra d e  E m erson , 
w holly  v isib le , is  y o u rs  a t  a  specia l low 
price. F o r  lib e ra l te rm s , w r ite  A. S ide- 
b o tham , D ickenson  S t., G rand  R ap ids, 
M ich._________________________________ 870

M anag ing  p a r tn e r  w an ted . A m  looking 
fo r  m a n  w ith  good s to ck  o f goods d is 
sa tisfied  w ith  p re s e n t location ; w ho 
w ould ta k e  on th e  m a n ag em e n t of la rg e  
d e p a rtm e n t s to re  in  E a s te rn  N o rth  D a 
ko ta , d o ing  $100,000 b u s in ess  a  yea r. 
W ill issu e  h im  tre a s u re r ’s  s to ck  fo r h is  
s to ck  of goods a n d  tu rn  m a n ag em e n t 
o v er to  th e  r ig h t  k in d  of a  m a n ; o r  w ill 
sell co n tro lling  in te re s t  il l  th e  business. 
A ddress A. W . H eald , 417 P a la ce  Bldg., 
M inneapolis, M inn. 869

F o r  Sale—A good c lean  s to ck  of g e n 
e ra l m erch an d ise , invo ic ing  fro m  $8,000 
to  $10,000. In  one o f th e  b es t tow ns 
in  th e  S ta te . P o p u la tio n  500 an d  g ro w 
ing . A d d ress  B ox 190, M iddle ton , M ich.

868
F o r Sale—C onfec tionery  an d  re s ta u ra n t ,  

do ing  fine business . T ow n 6,000. A  b a r 
g ain . A d d ress  No. 875, c a re  T ra d esm an .

875
F o r Sale—P ra c t ic a l ly  new  g en e ra l

s tock , do in g  good business . A d d ress  No. 
876, c a re  T ra d esm an .______________ 876

F o r Sale— $2,000 to  $5,000 long  e s ta b 
lished  sa fe  a n d  fu lly  so lv en t g e n e ra l m e r
ch a n d ise  b u s in ess  in  M ichigan. R eason , 
d e a th  an d  age a n d  in firm ity  of su rv ivo r. 
F u ll in v e stig a tio n  inv ited . A d d ress  No. 
725, c a re  T ra d e sm a n . 725

W e offer fo r sa le , fa rm s  an d  business 
p ro p e rty  in  n ea rly  a ll co u n ties  of M ich
igan  an d  also  In  o th e r  s ta te s  of th e  
U nion. W e buy, sell a n d  exchange  
fa rm s  fo r b usiness  p ro p e rty  a n d  in v ite  
yo u r co rrespondence. J . E . T hom  & Co., 
7 th  F lo o r K irb y  B ldg., S ag inaw , M ich. 659

I p ay  ca sh  fo r  s to ck s  o r  p a r t  s to ck s  
of m erchand ise . M u st b e  cheap . H . 
K au fer, M ilw aukee, W is._____________92

M r. M erch an t—C lean o u t y o u r  s to re  
an d  send y o u r odds a n d  ends to  th e  
R eedsbu rg  A uction  H ouse . W e w ill buy  
th e m  fo r ca sh  if cheap , o r sell th em  
fo r you on com m ission . A lso tu rn  in to  
cash  v e ry  qu ick ly  s to ck s  of m erch an d ise  
an y w h ere  in  th e  U. S. o r  C an a d a  b y  th e  
au c tio n  m ethods. B es t se rv ice  g u a ra n 
teed . S peak  E n g lish  a n d  G erm an . F o r  
d a te s  an d  in fo rm a tio n  ad d re ss  T he 
R eedsbu rg  A uction  H ouse , R eedsburg , 
W is. ____________________________ 675

F o r  Sale—$6,500 g en e ra l m erch an d ise  in 
one of th e  b e s t to w n s  in  S ta te . W ill
ta k e  fa rm  up  to  $4,500. A ddress  W . H ., 
c a re  T ra d esm an . _________________ 811

F o r  Sale—O ur s tock , co n s is tin g  of 
g roceries, d ry  goods, shoes, m en ’s  f u r 
n ish ings , h a rd w a re  a n d  fa rm  im p le
m e n ts ; a lso  bu ild ings an d  g ra in  e lev a to r  
in  connection . Good lively  to w n  an d  
fa rm in g  section . S tock  a b o u t $10,000. 
Good reaso n  fo r selling . V. T hom sen  & 
Co., T ru fa n t , M ich.__________________828

W holesa le  con fec tionery  in  live  c i ty  of 
25,000; es ta b lish ed  3 y e a rs ; la s t  y e a r ’s 
b u sin ess  n ea rly  $30,000; in v e n to ry  ab o u t 
$3,000; m u s t sell acco u n t of p rev io u s  b u s i
n ess  connections an d  fa ilin g  h ea lth , p o s
sib ly  once in  a  y e a r ’s tim e  you h av e  th e  
o p p o rtu n ity  of g e t t in g  in  on th is  c lass  of 
busin ess ; in v e s tig a te  now ; no ag e n ts . A d
d ress  No. 800, c a re  M ich igan  T ra d esm an .

800
F o r Sale—Good p ay in g  m e a t m a rk e t in 

good location . E x ce llen t chance  fo r  th e  
r ig h t p a r tie s . Good rea so n  fo r selling . 
B ran d  & W ohlfeil, T h re e  R ive rs, M ich.

818
F o r  S ale—B a k e ry  a n d  re s ta u ra n t ;  tow n  

of 1,500; good business . R eason  fo r  se ll
ing, h av e  o th e r  business. A ddress M rs. 
F . A rnold, B ox 594, C henoa, 111.______ 796

F o r Sale— T he Jo h n  Z. E v a n s  M fg. & 
Supp ly  Co., lo c a ted  on m a in  line  of th e  
C. B. & Q. R . R ., a lso  on th e  W a b ash  
a n d  M. & S t. L. ra ilro ad s , a t  A lbia , Iow a. 
F in e  d isp lay  room  a n d  office. R oom y 
g a ra g e  an d  w ell-equ ipped  m ach in e  shop. 
W e c a rry  a  lin e  oi au tom ob iles  a n d  su p 
plies. M an u fac tu re  P i t  c a rs  a n d  h an d le  
a ll k in d s  of m in in g  e q u ip m en t a n d  s u p 
plies. L o c a ted  in  h e a r t  of th e  Io w a  m in 
in g  d is tr ic t. S u b jec t to  in v e stig a tio n . 
A ddress P . H . H ynes , A very , Iow a. 794

T o E x ch an g e—$5,000 11-room  house  an d  
b a rn , fo r g ro ceries  o r  m e rch an d ise ; need  
m ore  stock . A ddress  G. H . C h ris ten sen , 
D e W itt ,  Iow a.______________________ 787

Look  H ere! W e  w ill bu y  a ll y o u r  old 
b ag s  an d  b u rlap . W r i te  u s  w h a t you 
have . P ek in  Co., D e tro it, M ich. 804

M r. M an—D o you w a n t to  sell o u t fo r 
c a sh ?  I  h an d le  th e  sa le  of s to res , fa c 
to ries , b u sin ess  p la ces  an d  re a l e s ta te . 
W rite  m e if  you  w a n t to  buy , o r  sell. 
E s ta b lish ed  1881. F ra n k  P . C leveland, 
1261 A dam s E x p re ss  B uild ing , Chicago, 
111. 398

$1,500 s to ck  shoes, no tions, w om en’s 
a n d  ch ild ren rs  fu rn ish in g s  fo r sa le  o r ex 
chan g e  fo r m en ’s c lo th ing  an d  fu rn is h 
ings. E . C. G reene & Co., Jack so n , M ich.

877
F o r Sale—C lean s to c k  of fu rn ish in g s , 

shoes a n d  g roceries, $3,000. In  th e  b es t 
tow n  600 p opu la tion  in  W e ste rn  M ichigan. 
M ust be sold a t  once. N o tra d e . A d
d re ss  X , c a re  T ra d esm an . 867

W ill buy, fo r sp o t cash , s to ck  c lo th 
ing, shoes or g en e ra l s tock . W a n t lo 
ca tion . A ddress L ock B ox 143, S ta tio n  
D., S t. Jo seph , Mo._____________  680

Fon R e n t o r  Sale—Splendid  open ing  fo r 
h a rd w a re  b u s in ess  in  N o rth e rn  M ichigan 
tow n, on ra ilroad . F a s t  im p ro v in g  fa rm 
in g  coun try . F o u rtee n  m iles to  n ea re s t 
c ity  h a rd w are . A ddress H . R einberg , 
M cBain, M ich.________________________806

F o r Sale—A g e n e ra l s to ck  of h a rd w are , 
p a in ts  a n d  oils, in  G ran d  R ap ids, M ich
igan . S tock  is w ell a sso rted , no  old 
sh e lf-w o rn  goods. T in  shop in  connec
tion . W ill in v e n to ry  ab o u t $5,000. B est 
of reaso n s  fo r selling . A ddress No. 755, 
c a re  T ra d esm an . 755

W a n ted —F o r  cash , s to ck  of genera l 
m erchand ise , c lo th in g  o r  shoes. A ddress 
B ox 112, B ardo lph , 111._______________750

300 fe e t fro m  th e  b u s ie s t c o rn e r in  
G rand  R ap ids. I  h av e  a  new , f irs t-c la ss  
g round  floor, double sto re , su ita b le  fo r 
house  fu rn ish in g , fu rn itu re  o r d e p a r t
m e n t s to re . A ddress R em ing ton , 501 T he  
C am pau. 776

Send fo r o u r p roposition  to  sell y o u r 
b usiness  o r fa rm  p ro p erty . E n tir e  cost 
$25. P a rd e e  B usiness  E xch an g e , T ra v 
e rse  C ity, M ich.______________________778

S afes  O pened—W . L. S locum , sa fe  e x 
p e r t  and  locksm ith . 97 M onroe Ave., 
G rand  R ap id s, M ich.________________ 104

J . L. M cK ennan , O m aha, no ted  m e r
chand ise  au c tio n ee r; tw e n ty  y e a rs  d ev o t
ed d ire c tly  to  se lling  s to ck s  of m e r
ch a n d ise ; m y re fe re n ce  w ill s a tis fy  you. 
H om e a d d re ss  B ox 478, O m aha, N eb.

813
W ill p ay  cash  fp r s to c k  of shoes and- 

rubbers . A ddress M. J . O., c a re  T ra d e s 
m an . 221

F o r  R e n t—S to re  su ita b le  fo r d ry  goods 
o r g en e ra l s tock . N o b e t te r  s to re  o r lo 
ca tio n  in  th e  city . Good open ing  fo r d ry  
goods s to re  h e re  now . H . M. W illiam s, 
M ason. M ich.. 754

50c on th e  d o lla r  buys a  nice b rick  
s to re  an d  s tock  of g en e ra l m e rchand ise  
in  good ra ilro ad  tow n. A ddress No. 819, 
c a re  M ich igan  T ra d esm an . 819

F o r  Sale—T he only  snoe, ru b b er, h a t 
a n d  cap  s tock  in  a  tow n  in  C en tra l M ichi
gan . R ich  fa rm in g  c o u n try  an d  finest 
c lass  of goods sold. A ddress No. 816, 
c a re  T ra d e sm a n ._________________ 816

If you w ish  to  buy , se ll o r ex ch an g e  an y  
le g itim a te  b u sin ess  of a n y  k ind , anyw nere , 
con su lt o u r  B u sin ess  C hance D ep artm en t. 
I t s  opera tio n  is  n a tio n a l in  scope and  
offers unexcelled  se rv ices  to  th e  seller, 
a s  w ell a s  th e  buyer. A d van tageous e x 
ch an g es  fo r  o th e r  p ro p e rtie s  a re  o ften  
a rra n g e d . In  w ritin g , s ta te  fu lly  yo u r 
w an ts . T he  V arlan d  S ystem , C ap ita l 
B ank , S t. P au l, M inn. 814

F o r Sale—A  sto ck  of g e n e ra l m e r
chand ise , invo icing  a b o u t $4,000. S ales 
a b o u t $35 p e r  day . R eason  fo r selling, 
s ickness . A ddress No. 728, c a re  M ichigan 
T ra d esm an .___________________________728

F o r Sale—T h e  g ro cery  s to ck  of th e  la te  
A. T. T hom as, to g e th e r  w ith  le ase  on 
build ing . E n q u ire  of Geo. I. T hom as, 
Owosso, M ich.________________________825

F o r Sale—D ru g  s to re  a n d  s to ck  in 
S o u th ern  M ichigan. C on tinued  ill h ea lth  
com pels m e to  sell. N o sh e lf-w o rn  stock . 
M oney no ob jec t. A dd ress No. 861, c a re  
T ra d e s m a n .__________________________ 861

W a n te d —P e rm a n e n t position  b y  e x p e ri
enced  shoe  m an , capab le  do ing  th e  b u y 
ing . S ta te  sa la ry  f irs t le tte r . A ddress 
857, c a re  T ra d esm an . 857

W a n ted —F o r  M ichigan, u p - to -d a te  d ry
F o r  Sale—M y s to ck  of g en e ra l m e r

ch a n d ise  an d  good w ill, a lso  m y  s to re  
re a l e s ta te . D oing a  good p ro sp erin g  
business. S tock  a b o u t $8,000, in  s tr ic tly  
f irs t-c la s s  shape . R eason  fo r selling, 
w ish  to  re t i r e  a f te r  21 y e a rs  a c tiv e  
serv ice. F o r  p a r t ic u la rs  ad d re ss  Lock 
B ox  57, P esh tig o , W is.______________ 858

M erch an ts  P lea se  T a k e  N o tice! W e 
h av e  c lien ts  of g ro cery  s tocxs , g en e ra l 
s tocks , d ry  goods s tocks , h a rd w a re  stocks, 
d ru g  s tocks . W e h av e  on o u r l i s t  a lso  a  
few  good fa rm s  to  exchange  fo r such  
stocks . A lso c ity  p ro p erty . I f  you  w ish  
to  sell o r  exchange  y o u r  b u sin ess  w rite  
us. G. R . B usiness  E x ch an g e , 540 
H o u se m an  Bldg., G rand  R ap ids, M ich.

T o E x ch an g e—M erch an t ow ning  a  280 
a c re  fa rm  5% m iles from  Texico. J e f 
fe rso n  Co., 111., ta k e n  in  th e  se tt le m e n t 
of a n  e s ta te , w ishes to  exchange  i t  a t  
i ts  va lue  fo r good, clean  m e rchand ise  
o r incom e p ro p e rty ; p rice  $75 p e r  acre . 
A ddress Jos. M. W eller, O lney, 111. 864

R e ta il M erch an ts—O ur sp ec ia lty  is 
p ro m o tin g  an d  co n duc ting  tra d e-b u ild in g , 
s to ck -red u c tio n  anjd c lo sing -ou t sa le s  of 
m erch an d ise  th ro u g h o u t th e  coun try . O ur 
serv ice  of fe a tu re  sa les  p ersonally  con 
duced by  h ig h -g ra d e  sp ec ia lty  m en  h as  
es ta b lish ed  a  reference  an d  end o rsem en t 
th a t  is  unequalled . W e re fe r  by p e rm is 
sion to  th e  fo llow ing C hicago w holesale 
houses: W ilson  B ros., C lue tt, P eabody  & 
Co., C has. K au ffm an  & B ros., C. D. O s
born  & Co., M iller, W a tt  & Co., K e ith  
B ros. & Co., a n d  re ta il  m e rc h a n ts  fo r 
w hom  w e hav e  conduc ted  sales. W rite  
us, g iv ing  am o u n t of yo u r s tock . C. N. 
H a rp e r  & Com pany, 1318, 10 S. L a  Salle 
S t., C hicago, 111. 866

A U C T IO N E E R S .
A uctioneer — S tocks  of m e rchand ise  

closed o u t o r  Reduced an y w h ere  in  U. S. 
o r  C anada ; e x p e rt serv ice, s a tis fa c tio n  
g u aran teed . F o r te rm s  an d  d a te  ad d re ss
R. G. H ollm an. H arv ey , Illinois.____ 763

M erchandise sa le  conduc to rs. A. E. 
G reene Co., 135 G rand  R iv e r Ave., D e
tro it. A d v ertisin g  fu rn ish ed  free . W rite  
fo r d a te , te rm s , etc . 549

H E L P  W A N T E D .
S ale sm an—C alling  on g ro cery  an d  o th 

e r  m e rcan tile  tra d e , to  han d le  o u r  M er
c h a n ts  P rem iu m  S erv ice; m erito rio u s  
p roposition ; libe ra l pay. N o sam ples. 
A ddress S to p h er Sales A gency, Box No.
307, G rand  R ap ids, M ich.____________874

W a n ted —C lerk  fo r g en e ra l sto rq . M ust 
be sober and  in d u s trio u s  a n d  hav e  som e 
p rev ious experience . R efe rences  requ ired .
A ddress S to re , c a re  T ra d esm an . 242_

S alesm en  W a n te d —Single, no t over 35 
y e a rs ; experienced  in  cloaks, d ry  goods, 
w indow  tr im m in g  S ta te  sa la ry  an d  give 
re fe ren ces  firs t le tte r . H . D rebin , C adil
lac, .M ich .  838

W a n ted —E x perienced  sa le sm an  to  sell 
line of ca n v as  gloves and  m itte n s  to  th e  
re ta il tra d e  exclusively , in  th e  s ta te  of 
M ichigan. I.ine is  fav o rab ly  know n. A d
d re ss  G, c a re  T ra d esm an . 841

S IT U A T IO N S W A N TED .
P o sitio n  w an te d  a s  tra v e lin g  sa le sm an  

to  sell to  d ea le rs  ag r ic u ltu ra l im p lem en ts  
o r m ach inery . W ill s t a r t  on com m ission. 
T e rrito ry  p re fe rred , G eorgia or F lo rida . 
J . K . E xum , M illtow n, Ga. 842

For Sale!
S to c k  o f  g en era l m erch a n 

d ise  in v e n to r y in g  $6,500. in 
c lu d in g  f u l l  an d  co m p le te  
l in e s  o f

CLOTHING

GROCERIES

DRY GOODS

BOOTS and SHOES

FURNISHING GOODS

F ix tu r e s  in v e n to r y  $400.
R e n t  o n ly  $11 p er m o n th .
S to c k  lo c a te d  in  su b sta n 

t ia l ra ilroad  to w n  in  R e n t  
C o u n ty , su rrou n d ed  b y  good  
fa rm in g  d istr ic t.

W ill  s e ll  fo r  ca sh  or e x 
ch a n g e  fo r  p ro p er ty  in  M u s
k eg o n . _____

Michigan Tradesman 
Grand Rapids, Mich.
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Grand Rapids W holesalers Plan for 
the Season.

T he spring  round up of the G rand 
Rapids w holesalers and jobbers was 
held M onday n igh t a t the Pantlind  
hotel, a t dinner, to  plan the season’s 
activities, and about six ty  attended. 
R ichard J. P rendergast, chairm an oi 
the W holesa lers’ C om m ittee, presided. 
In  opening the m eeting, he thanked 
the w holesalers fo r having chosen 
him as the ir head, pledged his best 
efforts to  m ake the com ing year the 
m ost active and best in the h istory  
of the m arket, urged the o thers to  co
operate w ith him in the building up 
of the city 's trade, no t th rough  self
ish m otives, bu t on the b road and 
generous principle th a t w hatever 
helps the city as a w hole helps the 
individual.

W m . B. H olden, the re tiring  chair
man, spoke briefly of how the m arket 
had grow n in the last ten years and 
predicted a  still g rea ter developm ent 
in the nex t ten  years. T he g reater 
developm ent will require hard  work, 
for com petition is keen and the field 
open; but th rough  co-operation, un it
ed effort and harm ony am ong the 
w holesalers of G rand Rapids, all ob
stacles can be overcom e.

Lee M. H utchins discussed the 
trade extension excursion as the first 
of the season’s activities for the p ro
m otion and extension of trade. H e 
spoke of the m erchan ts’ week festi
vals of the past and of the good that 
had resulted  from  them  in in te rest
ing and holding trade and in p ro m o t
ing a b e tte r understand ing  w ith the 
m erchan ts w ho come here for their 
goods. H e said he believed in this 
kind of publicity and prom otion, th a t 
it w as effective and useful, th a t not 
only did it m ake the m erchants more 
friendly to  G rand Rapids, but gave 
them  b e tte r ideas of w hat Grand 
R apids could do to serve them . Some 
of the w holesale lines m ay no t be 
directly  benefited by the annual visit 
of the m erchants, bu t their com ing is 
a good th ing  for the city, s treng thens 
the m arket and in the end all are 
benefited. T he festivals have been 
so successful in the past and have be
come so m uch of an established in
stitu tion  th a t they cannot be given up 
now, even if anybody desired it, 
and the desire should be to m ake it 
th is year b igger and be tte r than  ever 
and to draw  a still la rger attendance 
from  a m uch w ider field. G rand R ap
ids, he said, was a  circum scribed te r 
ritory , w ith keen com petition on all 
sides and G rand R apids m ust put 
fo rth  every effort to  hold w hat it has 
and to  gain more.

Guy W . Rouse was em phatically in 
favor of m erchan ts’ week as an ef
fective m ethod of encouraging trade, 
and the disposition of all should be 
to  help it along as a m eans of help
ing the city. N ot only will the  v is
iting m erchants be given a good 
tim e, bu t they will have a chance to 
see the diversified lines carried by 
G rand R apids and th is city’s grow ing 
ability to  supply the ir needs.

Ferdinand L. Riechel, D. P. P a t
ton, H . W . Spindler, M. D. Elgin, 
F rank  A. V oigt, W m . Logie, J r . and

A. B. M errit spoke and they w ere unan
im ously for a  b e tte r m erchan ts’ week 
than  ever, w ith special effort being 
m ade to  b ring  v isito rs from  m ore 
d istan t poin ts A resolu tion  by A. B. 
M erritt w as unanim ously adopted in 
favor of the seventh annual m er
chan ts’ week, the date to  be fixed 
later, and the follow ing com m ittee 
chairm en w ere appointed to m ake the 
necessary arrangem ents, each chair
m an to  pick his own aides:

P rogram m e— Lee M. H utchins.
A m usem ents—H eber A. K nott.
Banquet— F rank  E. Leonard.
A dvertising—A. B. M erritt.
Finance—M. C. H uggett.
T ranspo rta tio n —M. D. Elgin.
Secretary  M. C. H iuggett rendered 

a financial sta tem ent show ing to ta i 
receipts last year $8,862.18 ,and ex
penses $8,526.71, including $5,400 for 
the last m erchan ts’ week and $3,100 
for the trade extension excursion. 
T he association now has in sight 
$3,462.70 and will need about $3,400 
m ore to  carry  it th rough  the year.

T he second big event in the  w hole
sa lers’ plan of cam paign is the trade 
extension excursion and H eber A. 
K no tt opened the discussion w ith the 
sta tem ent th a t he believed the excur
sion w as even m ore effective than  
m erchan ts’ week as a m eans of trade 
prom otion. H e believed th is year the 
excursion, if one is to  be held, should 
be into te rrito ry  th a t is disputable,

' th a t it m ay in fact be trade extension. 
A trip  m ight be taken into the U pper 
Peninsula o r in to  the T hum b d istrict 
w here there should be enough possi
bilities of trade to  m ake it w orth  
while going after it. H e suggested 
trips down the M ichigan C entral to 
Jackson and back by w ay of Mason, 
Leslie and O w osso and the Grand 
T runk  or by the P ere M arquete to 
Greenville, Mt. P leasan t and the 
E aste rn  reaches. T he rou te  to  be 
taken, however, is a m atter of detail. 
Beside the one big excursion he sug
gested th a t two or th ree one day 
trips m igh t be taken during  the sum 
m er to  M uskegon, K alam azoo, Ion ia  
or o ther points.

John  Sehler though t the trad e  ex
tension excursion to  be such a good 
th ing  tha t he favored having tw o or 
m ore of them , one in the early  sum 
m er if it will no t in terfere  w ith m er
chan ts’ week and ano ther in the fall. 
R ichard R. Bean, Clifford H. W alker, 
John  Burch, P. C. Payette , D. P. P a t
ton, R. B. Kellogg, H . J. V inkem ul- 
der, Guy W . Rouse, M. D. E lgin, 
G eorge W . Sevey, John  S. N oel and 
o thers strong ly  favored the trade ex
tension  excursion and in the discus
sion several suggestions w ere offered. 
O ne excursion w as approved by all. 
T w o w ere approved by m any p ro 
vided th is did no t in terfere  w ith m er
chan ts’ w eek and also provided large 
enough parties could be taken out, 
and the idea of one day trips during 
the sum m er was popular. T he one 
day excursions, it w as suggested, 
m ight be taken by autom obile, inter- 
u rban or steam  railroad and several 
routes w ere indicated. A resolu tion  
by M. D. E lgin th a t the trade ex ten
sion excursion be given as usual in 
the fall and tha t tw o or th ree  one 
day trips be arranged fo r the sum 

m er was adopted and the follow ing 
com m ittee chairm en w ere selected;

T ranspo rta tio n — H eber A. K nott.
Finance— Sam uel A. K rause.
D ining and sleeping car service— C. 

J. L itcher.
A dvertising—A. B. M erritt.
Perpetual half fare excursion— 

F ran k  E. Leonard.
O ne of the suggestions in connec

tion w ith the excursion w as to  have 
a sam ple car filled w ith the goods 
tha t are handled in G rand R apids and 
this will be taken  under consideration 
in p lanning for the trip .

Lee M. H utch ins described the 
w ork  th a t the transporta tion  dep art
m ent is doing fo r the w holesalers in 
im proving the service for shippers, in 
checking up delays, detecting  pilfer
ing, and along sim ilar lines and B. 
E. O 'L eary  gave m any in teresting  
details of w hat had been accom plished 
in im proving the service. T he ship
pers are ge tting  infinitely bette r ser
vice as a resu lt of w hat the depart
m ent has been doing and a resolution 
was adopted heartily  com m ending it.

John  I. Gibson, of the W estern  
M ichigan D evelopm ent Bureau, told 
of w hat the Bureau is doing to  de
velop W estern  M ichigan and to in
crease its population and a resolution 
by Mr. K no tt w as adopted endorsing 
the w ork  of the Bureau and com 
m ending it to  the cordial financial 
support of all in terests.

Butter, Eggs, Poultry, Beans and P o
tatoes at Buffalo.

Buffalo, M arch 12—C ream ery b u t
ter fresh, 33@36j4c; dairy, 22@30c; 
poor to good, all kinds, 20@25c.

Cheese— Fancy, 17@ 17^c; choice, 
16@16j£e; poor to com m on, 10@15c.

E ggs—Choice, fresh candled, 19@ 
20c, at mark, 18j£@19c.

P oultry  (live)—Turkeys, 18@21c, 
cox 12@13c: fowls, 17@18c; springs, 
16@lSc; ducks, 18@20c; geese, 15(0; 
16c. P ou ltry  dressed, turkeys, 20@ 
25c; ducks, 18@20c; geese, 15@16c; 
chicks, 18@20c; fowls, 16@18c.

Beans—Red kidney, $2@2.25, white 
kidney, new $3.25@3.35; medium, new 
$2.25@2.30; narrow , new, $3.25; pea, 
new, $2.25@2.30.

P o tatoes—50c per bu.
Rea & W itzig.

It W ill Save Time.
T hey took an ocean voyage for 

their honeym oon. T he second day 
out “dearie” was experiencing the 
unreliability  of an ocean th a t was 
guaranteed  to be w ithout variable
ness or shadow of tu rn in g  and w on
dering  if “hubbie” could by any hum an 
effort obtain a position abroad when 
“hubbie” entered  the stateroom .

“ I t  is lunch tim e, dearie; shall I 
have yours b rought here o r will you 
try  to eat it on deck?”

“ No, love; have it throw n over
board. I t  will save tim e and tro u 
ble.”

C harlo tte—W illiam  Fischel, who 
with th ree o ther K alam azoo men con
ducted a cheap dry goods sto re  in 
th is city a few weeks ago under the 
nam e of the C harlo tte  Bargain Co., 
was arrested  at his hom e in K alam a
zoo by D eputy Sheriff G eorge Fuller 
of this city on a charge of conducting

a sto re  w ithout tak ing  out a city 
license and also of conducting busi
ness under an assum ed name, w ithout 
recording th a t fact in the county 
clerk’s office. H e was arra igned be
fore Justice B lasier Saturday and 
pled guilty, paying a fine and costs 
am ounting to $50. Fischel brought a 
part of a bankrupt stock from  K ala
m azoo to th is city and conducted a 
business for a few weeks. Suddenly 
he packed the goods during  the night 
and left the city. T he goods were a t
tached at the depot to satisfy several 
C harlo tte creditors but w ere la ter re
leased in order th a t bankruptcy  p ro
ceedings m ight be com pleted. A w ar
ran t was then sw orn out for Fischel 
wrho, however, was not apprehended 
until over a week after the w arran t 
was issued.

O naw ay—T he Lobdell & Churchill 
M anufacturing  Co., m anufacturer of 
lum ber, bicycle rim s and broom  hand
les, has charged its nam e to the  Lob- 
dell-Em ery M anufacturing Co.

W inn—B ert M. A dam s has m erged 
his general m erchandise business into 
a stock com pany under the style of 
the B. M. A dam s Co., with an au th 
orized capitalization of $17,000, of 
which $13,500 has been subscribed, 
$1,551 being paid in in cash and $11,- 
949 in property .

K alam azoo—'H erm an • Green, m an
ager of the clothing store at 105 
E ast Main street, owned by the 
W oodbine C lothing Co., of W oodbine, 
New Jersey , has form ed a copartner
ship w ith Mr. Salisbury, recently  of 
Philadelphia, Pa., and purchased the 
stock and the business will be con
tinued at he same location under the 
style of Green & Salisbury.

One half of the world doesn’t know 
how the o ther half lives; but it is 
usually satisfied th a t honesty doesn’t 
play an im portan t part in that living.
_________ B U SIN E SS CH A N CES._________

F o r Sale—B a rb e r  shop, th re e  cha irs , 
in  good condition . B es t location  in  tow n 
of 2,000. P r ice  $500. M ust be seen  to  
be  ap p rec ia ted . A ddress B ox 142,
K n ig h ts to w n , Ind .____________________870

F o r Sale—C lean f re sh  s to ck  of g ro c e r
ies in  Owosso, M ich. B es t es tab lish ed  
tra d e  an d  location , sm all in v e s tm e n t r e 
qu ired . A sp lend id  o p p o rtu n ity  to  m ake 
m oney. A ddress No. 880, c a re  M ichigan
T rad esm an .___________________________880

F o r Sale—M y s to ck  g en e ra l m e rc h a n 
dise, invo ic ing  $6,500; new  sto ck , clean , 
u p - to -d a te ;  in  good p rog ress ive  v illage, 
500 to  600; location  n e x t door to  p o s t-  
office; cash  business . Good reaso n  fo r 
selling . A ddress  M. J . R ucker, M azeppa,
M inn._________________ ________________883

F o r  Sale—N ice clean  s to ck  gene ra l 
m erch an d ise  an d  fix tu res, w ill invoice 
ab o u t $10,000, loca ted  on b e s t corner, 
b rick  s to re , in good h u s tlin g  tow n  S o u th 
e rn  M ichigan. L ong le ase  if desired . 
I f  you w ish  a  good p ay in g  b usiness  i t  
w ould p a y  you to  look th is  up. A ddress
No. 882, c a re  T ra d esm an .___________ 882

D ry  Goods B usiness  F o r  Sale—I offer 
m y b u s in ess  fo r  sa le  a s  go ing  business. 
T he  th o u g h t of se lling  m y  b u s in ess  w as  
unknow n  to  m e u n til th e  p a s t few  days. 
M y sp rin g  an d  su m m e r goods a re  all in 
an d  s tock  is com plete  in  even  th e  sm all
es t de ta il. H av e  h ad  no close o u t sa les  
an d  no an n o u n c em en t o f g o ing  o u t of 
business. S tock  is  c lean  a n d  no  m oney 
w ill be ask ed  fo r u n sa la b le  stock . T h is 
is  know n  a s  H ow ell’s  b u s ie s t s to re . T he 
b u s in ess  is in  i t s  p rim e  a n d  m a k in g  
m oney. M y rea so n  fo r  se lling  w ill s a tis fy  
an y o n e  in te re s ted . $5,000 s to ck  $35,000 
business . E . A. B ow m an, T he  B usy
S tore, H ow ell, M ich._________________881

F o r  Sale o r E x c h an g e—F ir s t- c la s s  237 
a c re  s to ck  o r d a iry  fa rm  in  A llegan 
coun ty , M ichigan, 3% m iles fro m  P la in -  
well, 1% m iles fro m  in te ru rb a n . F a ir  
bu ild ings, d a rk  loam  soil, lies level, no 
w as te  land . P r ic e  $75 p e r  ac re . W ill 
ta k e  good incom e p ro p e rty  o r s to ck  of 
g en e ra l m e rch an d ise  fo r o n e -h a lf  Its  
value. H a r ry  T hom asm a, O w ner, 433- 
438 H o u sem an  B ldg., G rand  R ap ids, M ich.
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W on Its Favor 
Without a Flavor

Next to the fact that it is made of the 
whole wheat and in biscuit form the strongest 
talking point about

Shredded W heat Biscuit
is the fact that it is not flavored, seasoned, 
treated or compounded with anything. It is a 
natural, elemental food, made in such a way 
that the consumer may flavor it or season it to 
suit his own taste. Flavored cereals 1 usually 
deteriorate in the market. Being made of noth
ing but the whole wheat grain, nothing added, 
nothing taken away, Shredded Wheat will keep 

fresh in any clime any length of 
time.

Shredded Wheat is packed in neat, substan
tial wooden cases. The empty cases are sold 
by enterprising grocers for IQ or 15 cents 
each, thereby adding to their profits on 
Shredded Wheat.

M A D E  O N L Y  B Y

The Shredded Wheat Company
N IA G A R A  FALLS, N . Y.

Build a Reputation for Service
Even if it cost you as much to maintain as a horse and wagon equip

ment of equal capacity, an International Motor Truck would still be a good 
investment because of the vastly improved service it enables you to give. 
To be able to satisfy the most exacting customer—to establish a reputation 
for prompt, obliging service—is worth more to-day than any other business

asset. An I N T £ R N A.TIONAL MOTOR TRUCK
traveling through the better streets, making deliveries as promptly as the 
postman delivers the mail, running here, there and everywhere to meet 
emergencies, is your best helper in building up a reputation for service.

You can have just the body or bodies you want. At a very reasonable 
cost you can install a modern system of deliveries or light hauling. A re
sponsible company assures you of prompt, courteous attention in case of 
difficulty or accident. You can depend upon maintaining your schedule in 
any weather and at all seasons.

Write for a catalogue and full information about this business-develop
ing. business-developed motor truck.

International Harvester Company of America
(Incorporated)

85 H arvester Building Chicago, U S A

How About Your Printing?
n p H I S  Q U E S T IO N  is  a v e ry  pertinent o n e  for b u sin ess  m en, b ecau se  ev ery  day  B u sin e ss  P rinting  takes on added signifi- 

can ce  as a factor in trade. T im e w as w h en  any sort o f printing w ou ld  do , b ecau se  not m uch w as exp ected  of it, but 
n o w ad ays printing is expected to create and transact b u sin ess . F or th is reason , good printing is e x ceed in g ly  n eces

sary  in ev ery  lin e  o f b u sin ess .

_ W e have b een  p rodu cin g  good B u s in e ss  P rinting  for y ea rs . W e have kept pace w ith the dem and for the best in printing. 
A s a co n seq u en ce , our printing b u sin ess  has grow n sp len d id ly . W e have been  com pelled  to enlarge sh op  fac ilities, to increase  
equ ip m ent quite regu larly . W e have  the req u isite  m echanical equ ip m ent, and w ith one o f the best eq u ip p ed , as w e ll as the  
largest printing estab lishm ents in W estern M ichigan, w e  are in the v ery  b est position  to  give to the b u sin ess man the h ighest 
standard of good B u s in e ss  Printing.

T h is  in c lu d es ev eryth in g , from  e n v e lo p es  u r th e  m ost elaborate catalogs.

W e resp ectfu lly  so lic it y o u r  patronage, giv ing the assurance  that all o rd ers w ill not o n ly  be promptly executed, but. the  
printing w ill com e to y o u  in that quality  o f  e x ce lle n c e  y o u  d esire  and , w ithal, at as reasonable  a price  as it is p o ssib le  for u s , or  
a n yon e e ls e , to d e liv er  good printing.

O rd ers b y  letter or  b y  p h o n e  w ill r ece iv e  prom pt attention* and if  y o u  d esire , a qualified rep resentative  w ill w ait upon  

y o u  w ithout d e la y .

TRADESMAN COMPANY GRAND RAPIDS, MICH.



I t’s easier to sell FAIRY SOAP than any other toilet soap, easier 
to hand out soap that needs no introduction because our liberal advertis
ing has made it known to all.

Try pushing FAIRY SOAP; the steady sale will please you as much 
as its real “soap goodness” to the last thin wafer pleases your customers. 
“ I t’s worth five times the five cents you sell it for.’

H a v e  y o a  a  l i t t le  ’F a i r y  i n  y o u r  h o m e ?

THE N.K.FAIRBANK COMPANY,
CHICAGO

D O N ’T  
Give Away 
Your ProfitsSTYLE 

.OIL 
TANK
o

ON OIL
T h e o il wasted b y  th e  o ld  fa sh io n e d  ta n k  cuts down your profits an d  damages other goods. T h e  p rice o f  th e  o il saved b y  th e

BOWSER SAFE SELF-MEASURING OIL TANK
F irst pays for the BOW SER outfit and then  goes into your cash draw er as extra profits. The BOW SER autom atic stop cuts off the oil as soon as you 
cease to pump and prevents dripping. The BOW SER gauge shows how much to charge when filling odd measures, such as a lamp or oil stove tank, and 
shows how much oil you have left in the  tank. It does away w ith the nasty, oily measure and funnel. There are over 750.000 BOW SER tan k s in use be
cause they' do w hat we say they 'll do—SAVE MONEY. You should investigate. Let us send our catalogue FREE. W rite to-day.

S. F . B O W S E R  &  C O M P A N Y , Inc.
H om e Plant and General O ffices, B ox 2089, Ft. W ayne, Ind.

Branches: Atlanta. 260 Peachtree St. Chicago, 249 Fisher Bldg. Dallas, 248 Lane St. Denver, 989 G. & E. Bldg. Minneapolis, 1143 Hennepin Ave. Albany, 587 Broadway. 
Harrisburg, 256 Federal Square. New York, 89 Church St. St. Louis, 1180 Olive St. San Francisco, 651 Howard St. Toronto, Box A C T

P aten tees  and m anufac tu rers of standard , se lf-m easuring , hand and pow er d riven  pum ps, large and  sm all tan k s , gasoline and  oil s torage sy stem s, self-reg istering  pipe line m easures, oil 
filtra tion  a n d  circu lating  system s, d ry  cleaning  sy stem s, etc.
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