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He who has a superlative for everything wants a measure for the great or small.—Lavater.

A word is short and quick, but works a long result; therefore, look well to words.—Shakespeare.

The choice of words requires the greatest faculty of the human mind—selection.—AlexanderHamilton.

A man is known by his company, so a man’s company may be known by his manner of expressing 
himself.—Swiff.

It is an invariable maxim that words which add nothing to the sense or clearness must diminish 
the force of the expression.—Campbell.

I have often observed that the more proudly a mansion has been tenanted in the day of its pros
perity, the humbler are its inhabitants in the day of its decline, and that the palace of a king commonly 
ends in being the nestling place of a beggar.— Washington Irving.

The man or woman who does work worth doing is the man or women who lives, breathes and 
sleeps that work; with whom it is ever present in his or her soul; whose ambition is to do it well and feel 
rewarded by the thought of having done it well. That man, that woman, puts the whole country under 
an obligation.—John Ruskin.

You w ill find it less easy to uproot faults than to choke them by gaining virtues. Do not think of 
your faults; s till less of others’ faults. In every person who comes near you look for what is good and 
strong; honor that; rejoice in it; as you can, try to imitate it, and your faults w ill drop off like dead 
leaves when their time comes.— Ruskin.

Let us, then, be of good cheer. From the great law of progress we may derive at once our duties 
and our encouragements. Humanity has ever advanced, urged by the instincts and necessities implanted 
by God, thwarted sometimes by articles which have caused it for a time—a moment only in the immensity 
of ages—to deviate from its true lines or to seem to retreat, but s till ever onward.— Charles Sumner.

Let us learn to be content with what we have, let us get rid of our false estimates, set up all the 
higher ideals,—a quite home; vines of our own planting; a few books fu ll of the inspiration of a genius; a 
few friends worthy of being loved and able to love us in return; a hundred innocent pleasures that bring 
no pain or remorse; a devotion to the right that w ill never swerve; a simple religion empty from all bigot
ry, fu ll of trust and love and hope—and to such a philosophy this world w ill give up all the empty joy 
it  has.—David Swing.
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WHEN YOU SEE
W o r d e n  O r o c e r  C o m p a n y

TH E / V  V \  GOOD  
SIGN OF U / W y  C A N D Y

TH E PROM PT SHIPPERS “ DOUBLE A ”

Remember it came from

|  Grand Rapids Kalamazoo
T h e PU TN A M  FA CTO RY, National Candy Co., Inc. 

Grand Rapids, Mich.

Let the 
Other 
Fellow 
Experiment

Twenty years’ experience 
in building Computing Scales, 

is a service tha t is handed you when you buy a 
Dayton Moneyweight Scale. There’s as much dif
ference in Dayton Scales and “The Other Kind,” as 
there is between a Swiss Watch and a “Dollar 
Watch.”

Buy a Scale with a System 
Buy a Scale with a Record of Good Service 

Buy a Scale with a Ten Year Guarantee 
Buy Dayton Computing Scales

M oneyw eight Scale Com pany  
165 North State Street Chicago, Illinois

Have you had our booklet of S tore System s. “The Bigness of L ittle 
Things?" I t 's  free, ask for it.

Distributed at Wholesale by
Judson Grocer Go., Grand Rapids, Mich.

a box in your
S now  Boy Washing

y €o . Buffalo, N. Y.
PowderLautz
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T H E  F A V O R IT E  S A N D W IC H . 
W ith  picnic lunches always being 

extem porized at this season there  is 
an abundance of room  for the en ter
prising m erchant to w ork up a trade 
in this departm ent. N eatness in 
preparation, good quality of m aterial, 
and dispatch in serving are the three 
essentials; for to secure confidence, 
one m ust first establish a reputation 
for dependableness in every detail.

Make it a business to keep on hand 
at all tim es a stock of fresh bread 
and buns, the kind that will be light 
and substantial, and not crum by. Have 
all the facilities for quickly convert
ing it into the finished sandwich, lull 
give the custom er a chance to do the 
work himself if he p refers1. Picnic 
napkins and plates with the o ther ac
cessories such a - pickles and olives, 
will also be appreciated. Specialize 
along all lines associated with the 
quick lunch and patrons will gladly 
avail them selves of the chance to buy 
all at once, and to be rem inded of 
som e of the relishes which m ight 
otherw ise escape the mind.

W hile ham sandw iches seem to be 
universal favorites, there are o thers 
which line! favor for variety. Look 
over your canned beef and o ther m eat 
products, and be able to sta te  just 
what superiority  each possesses. Some 
of the canned m eats are very highly 
seasoned and will appeal to certain 
tastes. Cheese is ano ther im portant 
Idling. And while you may always 
keep a large cheese of some standard  
brand cut. be able also to recom m end 
some of the soft cheeses which are 
especially designed for the sandwich 
filling. Peanut bu tter finds favor 
with many, and some will be glad to 
have you give them  the tip th a t by 
w arm ing a little  b u tte r  and m ixing 
with the peanut product, the la tte r 
will be greatly  im proved in the sand
wich. T ake pride in serving things 
prom ptly and daintily, rem em bering 
that the man with som ething to ea't 
seldom lacks custom ers.

A C E N T U R Y  AGO. 
if any one is inclined to grow l at 

the tim es and conditions oi the p res
ent, a train now bound across P enn
sylvania should serve to convert him

into optim istic views at once; for 
surely the m odern tradesm an, with 
his quick transporta tion  facilities and 
various m eans of g e ttin g  before the 
public would lie quite dow ncast to be 
set back into the o lder days of the 
last century.

T here is now on the road from  W il
m ington, Del., an old wagon, a re 
plica nf the train nf wagims accom 
panied by a squad "I American cal- 
\ cry which passed in mi W ilm ington 
through Philadelphia, Lancaster, and 
York to Pittsburg, and then over tin- 
old I iirbes Road wended their way 
up the valley through which W ash
ington had gone many years lie!on- 
on his fam ous mission to  Presque 
Isle. People whispered, as the train 
passed along, " I t 's  pow der, for Perry 's 
men." And early in July an old w ag
on with p' iwiler sent by descendants 
of the Frenchm an who supplied the 
am m unition for the fam ous battle on 
Lake Erie will reach Eric and be 
transferred  In the old original b a ttle 
ship Niagara, which is then to sta rt 
up the Eake on the centenary trip.

Hut a lew m onths ago the N iagara 
was raised from  the w aters of M is
ery Hay, where it has rested tor so 
many years a lte r  com ing back 1 mm 
the great victory, b n  mi the woods 
of an adjoining slope its tim bers were 
hew n during the spring and early 
sum m er of tha t m em orable year. 
Perry himself having come from I!u t- 
falo to Erie in a cu tter in March nf 
th a t year. Its launching came near 
being a tragedy; its part in the battle 
was rom antic; and' now the old hull, 
so long herm etically sealed in mud, 
is again m ade navigable. T he trail 
of the pow der w agon is scarcely less 
in teresting , and we w onder how many 
goods some of the m odern m erchants 
would sell if the custom ers were to 
he served by a trip  of a month across 
poor roads and th rough a wilderness 
be.-et with various dangers.

It was once thought tha t tinplate 
could not be made in this country. 
T here  w ere only a few mills at that 
tim e and practically  all of them  
failed. < )ne of those that had been 
shut down stood in a lonely spot in 
Indiana. T hen, driving by at one 
time, a young Indiana banker saw 
the itii 1E He looked into its failure 
and decided in his own m ind that the 
fault lay in too light m achinery. So 
he got together capital and bought 
the mill. Six years la ter this same 
m an—D aniel G. Reid—owned thirty- 
o ther mills and was known as “the 
tinplate m illionaire.”

T he m an w ho uses a rubber stam p 
rarely fo rgets how to sign his name, 
but as far as people who read it are 
concerned he m ight ju st as well.

B L U E  LA W S U N N E C E SSA R Y .
In a certain  large and otherw ise 

reputable business office there is a 
rule which reads, “E m ployes are fo r
bidden to use the telephone for per
sonal business.’

It is not difficult to imagine the con
dition of affairs which one day cul
m inated in this rule. It was, no 
doubt, framed to put a stop to an 
overw orked habit of visiting by te le 
phone. Hut the rule is too drastic. 
The m anager who made it probably 

though t he would have to “ treat them 
all alike.” In so doing he m ade the 
m any suffer for the faults of the few 
—and thereby im paired the loyalty of 
every one of his employes.

An occasional use of a telephone 
for personal calls is often a m atter of 
vital im portance to the individual.

Men who make drastic rules should 
realize that people have their lives to 
live as well as their work to do.

It was relief to find tha t another 
large firm had solved the same prob
lem with this sensible rule:

"T he use of tlie telephones for long 
and unnecessary personal conversa
tion by em ployes is forbidden. W e 
readily grant the privilege of using 
the telephone for personal m atters 
when it seems necessary, but insist 
that the privilege he not abused.”

A ssistant A ttorney-t ¡encrai Me- 
K ercher is quoted as saying that the 
Eastm an Kodak Company, in its an- 
-w er t o  the G overnm ent's suit, will 
grant the dem and “that the company 
abandon its term s of sale whereby 
dealers handling its goods are not 
allowed to handle any o ther,” and 
also the dem and that the dealer may 
“resell at any price he wishes instead 
of at a price fixed by the m anufactur
ers." T he la tte r of these seem s a 
oecessarv consequence of the re
cent Suprem e Court decision in the 
s f ia to g e n  ease; the form er has rela
tion to a practice which has been one 
of the m ost oppressive of those re 
sorted to by m onopolistic co rpo ra
tions and com binations to strangle  
com petition If the “rule of reason” 
that was made so much of in the 
S tandard ()if and Tobacco decisions 
should have the effect of gradually- 
stam ping practices of this nature, and 
o thers akin to them  in purpose, as 
illegal, and consequently  criminal, 
the hopes of those who looked upon 
those decisions as infusing into 
the A nti-T rust act a vitality which 
it had thereto fore lacked will be real
ized.

A D epartm ent of A griculture report 
calls atten tion  to the I act that the 
m iddlem an's m argin of profit is not 
la rger to-day than it was tw enty years 
ago, so that he cannot apparently  he 
blam ed for the rising  prices of com 

modities. This is in direct con trad ic
tion to the views expressed by the 
D epartm ent in previous u tterances 
which have repeatedly" sta ted  that the 
middleman is the m eans of absorbing 
the bulk of the farm er's re tu rns, or 
what should have gone to him as a 
consequence of the increasing prices 
of what he grows. T he belief that 
the middlem an exerts this injurious 
influence upon the producer is, in fact, 
the basis nf the D epartm ent's work 
in organizing a division of m arkets 
which is In aid primarily in the elim i
nation of the middleman. Tf the D e
partm ent is arousing itself to the fact 
tha t the middlem an is a necessary 
elem ent, in the process of distributing 
goods as that producer is now o rg an 
ized, and if it can gain its own con
sent to lav aside the vague nonsense 
that has heretofore appeared in many 
of its publications much will have 
been gained.

Theodore Roosevelt announces his 
in tentions of going to A rgentina in 
the fall to deliver a series of lectures. 
A lter teaching the K aiser how to 
m aintain the balance of pow er in 
Europe, teaching Eranec how to com 
bat the decline of her population and 
teaching England how to rule India 
and Egypt, it ought to be a simple 
m atter For him to trace out for the 
A rgentinians the lines of their fu ture 
developm ent in a sho rt course of lec
tures with stereoptican views. One 
lecture on how to turn Buenos A yres 
into a city beautiful; one lecture on 
widening the channel of the T.a P lata; 
one lecture on the developm ent of 
the natural resources of Patagonia; 
and the place of A rgentina am ong 
the nations will he assured. Perhaps 
there will he a lecture on how to  
run the T rusts, with m oving pictures 
of the Beef T rust, which it is under
stood. is already com fortably dom i
ciled in A rgentina.

T o  have deepened life for one's 
own self, to  have pierced beneath 
trivialities and superfluities to the 
heart of living, is rew ard enough for 
any man. But to have shown in the 
sim plest life of faithful doing what 
the earth  may m ean to the poorest 
child of the E ternal is to have gain
ed the v ic to r’s wreath. W e may not 
trea t as a failure or calam ity any life 
th a t has been spent in such a way 
.as, by its achievem ent or its ending, 
to  have caught the im agination of 
even one or tw"o and given them  a 
glim pse of the eternal verities and 
beauties that underlie our folly" and 
our fears.

N oth ing  is perm anent but change; 
noth ing can stand still: unless p ro 
gress is being m ade, re trogression  is 
in process.
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D O U B L E  CROSSED.

Follis’ Joke on Tradesman Reacts on 
Himself.

One of the features of the Grand 
Council m eeting last week that was 
not down on the bills w as a double
barreled joke perpetra ted  on the 
ed ito r of the T radesm an and the per
p e tra to r  him self early  T hursday  af
ternoon. T. F. Follis, the M arquette 
correspondent for the T radesm an, had 
w ritten  th a t he would arrive Friday 
m orning, so the T radesm an force was 
no t looking for him until the next 
day. T hursday afternoon  an autom o
bile drove up to the T radesm an office 
loaded w ith ladies and gentlem en—at 
least, they all looked like ladies, but 
one of the ladies was a bogus, being 
none o ther than  the versatile M ar
quette correspondent of the T rad es
man very  adroitly  disguised as a lady. 
T he editor of the T radesm an was 
called out to m eet and greet the 
city’s guests and a t the same time 
autom obile policem an W ilson stepped 
up and announced th a t the driver of 
the autom obile w as under arre st for 
fast driving and th a t the entire  party  
m ust proceed to police headquarters. 
T he editor of the T radesm an expos
tulated with the officer, calling his 
atten tion  to the fact th a t the people 
in the autom obile were guests of the 
city and th a t the reputation  of the 
tow n was at stake; th a t if he would 
perm it the driver to appear at police 
headquarters the next day Mr. Stowe 
would be responsible for, his appear
ance. T he policem an turned a deaf 
ear to Mr. S tow e’s entreaties, w here
upon the la tte r volunteered to get 
$100 in currency from  his book-keep
er and place it in the hands of the 
autom obile policeman as security  for 
his appearance the next day. The 
policem an was still obdurate and in
sisted upon an im m ediate trip  to  po
lice headquarters, in which the editor 
of the T radesm an joined. On arriv 
ing a t headquarters the T radesm an 
man sought the Superin tendent of 
Police and undertook to  show the act
ing chief how serious it would be to 
d rag  the city’s guests into court on 
a m atte r of th is kind. G reatly  to the 
dism ay of the editor, the officer turned 
on h is heel, causing the T radesm an 
man to w onder if the influence lie 
once thought he enjoyed in official 
circles in Grand Rapids was nil. The 
case was then transferred  to  police 
court, w here the auto  driver was a r 
raigned on a charge of fast driving. 
H e pleaded no t guilty, announced 
him self as ready for a tria l and called 
as his first w itness “Mrs. Burtless, of 
M arquette.” T he supposed “ Mrs. 
B urtless” approached the court, took 
the oath adm inistered by the clerk 
and w as proceeding to  give her tes
tim ony, w hen she was in terrup ted  by 
the appearance of Officer T atroe , who 
arrested  her on a crim inal w arrant, 
reading as follow s:

W hereas—W illiam  T a tro e  h a th  th is  J a y  
m ade com plain t on o a th  and  in  w ritin g , 
to  m e, F ra n k  A. H ess, Ju d g e  of th e  
P olice C ou rt of G rand  R ap ids, in  sa id  
coun tv , th a t,  h e re to fo re , to -w it : on th e  
12th dav  of Ju n e , A. D. 1913, a t  t.ie  c i .y  
of G rand  R ap ids, in  th e  coun ty  afo resaid , 
one T . F . F ollis did th e n  and  th e re  u n 
law fu lly  an d  of m alice  a f te r th o u g h t im 
p erso n a te  a  fem ale  by  th e n  a n d  th e re  
w ilfu lly  an d  m alic iously  d isca rd in g  a n  
m ale  w ea rin g  ap p a re l an d  condescending

to  d re ss  in  fem ale  a t t ir e , co n s is tin g  of 
o v e rsk irts , co rse ts , fa lse  ha ir , u n d e rsk ir ts  
an d  o th e r  fem ale  ap p a re l, th e  n am es  of 
w hich  a re  too  d e lica te  to  be h e re  repea ted , 
in  view  oi d ivers  good g irls  of th e  c ity  
of G rand  R ap id s  a n d  c o n tra ry  to  th e  
good m ora ls  an d  a g a in s t th e  peace  an d  
d ig n ity  o f th e  P eople of th e  S ta te  of 
M ichigan an d  to  th e  evil exam ple of th e  
w hole m ale popu la tion  of th e  c ity  of 
G rand  R ap ids, a n d  c o n tra ry  to  th e  ru le s  
an d  reg u la tio n s  of th e  V ice Com m ission.

Judge H ess thereupon  asked the 
“lady” w hether she was guilty  or not 
guilty  and he said he was guilty as 
H ades, o r w ords to  th a t effect, w here
upon every one in the court room  
indulged in a hearty  laugh, the “lady” 
unm asked and the circum stance was 
a t an end—except so far as the editor 
of the T radesm an w as concerned, who 
found it necessary to "buy” on several 
occasions w hen rem inded of the cir
cum stance la ter on.

T he police court transaction  was an 
entire surprise to  Mr. Follis, who had 
only planned to  induce the editor of 
the T radesm an to ride in the car
riage with him for a few blocks and 
then disem bark at one of the hotels 
and throw  off his disguise.

T he editor of the T radesm an ac
cepted the situation as a capital joke 
and congratu lated  the m en w ho had 
to  do with the planning of the feature 
for their astu teness and success.

N ew s Item s From the Soo.
Sault Ste. M arie, June 10—H arry  

M ather, of the clerical force of the 
Cornwell Beef Co., has finally decided 
to get m arried and while it was look
ed forw ard to  for som e time, his 
m any friends w ere unable to know 
just when the event would occur. I t  
is now all over and he is enjoying 
the luxuries of m arried  life and has 
been happy ever since. T he couple 
received many num erous g ifts from  
their friends and have now gone to 
housekeeping. T he bride was born 
and raised in the Soo and is a daugh
te r  of one of our leading citizens and 
highly respected and they have the 
good w ishes of their num erous friends 
and the Y. M. C. A., of which H arry  
is an active m em ber.

Up to  this w riting  Mr. Tobias, the 
Brim ley m urderer who shot tw o de
puty sheriffs and w ounded ano ther 
man June 7, is still a t large. H e has 
been seen frequently  by num erous 
farm ers and Algonquin citizens, but 
w herever he called he m et w ith no 
resistance and was. given a wide berth  
until he got away again. T here is a 
$500 rew ard offered by the sheriff 
of Chippewa county, but it is feared 
th a t he has got over the border into 
Canada and it m ay be som etim e be
fore his capture will be effected.

O ne of the Cornwell Beef Co.’s 
team s ran away last week with a load 
of shipping orders on and did con
siderable dam age to the con ten ts of 
the load before they  w ere captured.

A Nicholas, jobber in confectionery 
and fruits, has b ranched out and is 
now w orking the Soo L ine te rrito ry  
and also the D., S. S. & A. tow ns 
adjacent to the Soo.

W o rk  at the locks is p rogressing  
very  fast a t the p resen t tim e and 
there are  bu t few idle m en to  be found 
in the city a t p resent, w ork being 
very plentiful, while conditions are 
exactly  the  opposite on the Canadian 
side of the river a t  the p resen t time,

w here there  are m any unem ployed 
men looking for work.

W ork  a t the new pow er plant is 
not as yet sta rted . I t  was expected 
that the pow er house w ould be re
paired last spring, after negotiations 
had been com pleted w ith the U nion 
Carbide Co. to  take over the bonds 
of the Lake Superior Pow er Co. I t  
is hoped, how ever, th a t som ething 
will soon be done which w ould help 
m ake it much livelier in the Soo.

J. M etzger, p rop rie to r of the Shal
lows sum m er resort, three miles from  
the Soo on the St. M ary’s River, has 
opened up for the sum m er and the 
Jane S. excursion boat is m aking 
daily trips from  the Soo to  the Shal
lows. Many new co ttages have been 
put up there during  the past year and 
from  present indications it is going 
to be an ideal spot for tou ris ts and 
cam pers, fine bath ing  and good fish
ing. W . G. T apert.

Late Chirpings From Battle Creek.
W hile we w ere in Grand Rapids 

having the tim e of our lives, one of 
our b ro thers had his wife taken from  
him. Mrs. Chas. Bronaugh, wife of 
P ast Senior C ounselor Chas. C. B ron
augh, died a t her home Friday m orn
ing. O ur b rother, still a young man, 
has now lost tw o beautiful young 
wives by death and our hearts go out 
to  him at th is time. All tha t love and 
m oney could do was done for the 
wife, but death claimed her. Friday 
the 13th, was a day of bad omen for 
our b rother. Bro. Bronaugh is w ith 
the H em m eter C igar Co., of D etro it, 
and his host of friends all over the 
State will extend the hand of sym 
pathy. W e boys of No. 253 know 
w hat this loss m eans to  Charles, and 
we bow in silent grief.

Tw o Item s From David Slim.
Grand Rapids, June 17— Uncle 

George lived in a dry town. U ncle 
G eorge also liked a nip of his b itters. 
S om eone ' know ing Uncle G eorge’s 
w eakness placed an em pty flask on his 
desk when he was not present. W hen 
he retu rned  and saw the flask se tting  
there, he looked at it, and rem arked 
“W ell, th a t is ju st like a grave-yard. 
T he body is here but the sp irit is 
gone. *

Tt is not an uncom m on th ing  for 
one to see a d rug store in a union 
railroad station , but to  find a w aiting 
room  in a d rug  store is ano ther p rop 
osition. Rice & W anam aker, p ropri
etors of the Red C ross D rug Co., 
Benton H arbor, have introduced an 
innovation in th a t city  by having the 
w aiting  room and ticket office in their 
drug store for the Paw  Paw  Lake 
division, and the D ow agiac & B enton 
H arb o r line. I t  looks like a good 
proposition. D. Drum m ond.

And Then—
Subbubs had taken Chum pleigh 

hom e to  dine. E very th ing  w ent well 
until they w ere seated a t the dinner 
table, w hen W illie Subbubs rem arked:

“W hy, pa, th is is roast beef.”
“W ell,” said his father, “w hat of 

it?”
“W hy, I heard  you tell m a a t b reak

fast th a t you w ere going to  bring  a 
m uttonhead hom e for dinner th is ev e
ning.”

BA N K R U PT C Y  M ATTERS.

Proceedings in W estern District of 
Michigan.

G rand  R ap ids, J u n e  10—B ased  upon p e 
titio n  of c e rta in  c red ito rs , a n  o rd e r w as 
m ade ad ju d g in g  th e  V ic to r P u m p  Co., of 
G rand  R ap ids, a n  in v o lu n ta ry  b a n k ru p t 
a n d  th e  m a tte r  w as  re fe rre d  to  R efe ree  
W icks. A n o rd e r  w as  m ade by  th e  r e f 
eree  d ire c tin g  th e  officers o f th e  b a n k ru p t 
to  file schedu les  of i ts  a s s e ts  an d  liab ili
tie s  on o r befo re  J u n e  23.

Ju n e  11—In  th e  m a tte r  of H e n ry  M otor 
C ar Co., b a n k ru p t, of M uskegon, th e  sec 
ond re p o rt and  ac co u n t of Jo h n  H . M oore, 
tru s te e , w as  filed, show ing  to ta l  rece ip ts  
of $38,977.30, d isb u rsem e n ts  fo r p re fe rre d  
claim s, tax es , e tc ., $8,343.71, a p p ra is e rs ’ 
fees $75, firs t d iv idend  5 p e r cen t, on 
o rd in a ry  c laim s $2,230.33, a n d  a d m in is tra 
tion  expenses, inc lud ing  expenses  fo r  m a 
te ria l, labor, etc ., in  co nduc ting  th e  
business  a s  a  go ing  b u s in ess  $15,325.12, 
an d  a  balance of ca sh  on h a n d  $13,093.14. 
An o rder w as  m ade by  th e  re fe ree  ca lling  
a  special m ee ting  of c red ito rs  to  be held 
a t  h is  office on Ju n e  30, to  conside r such  
rep o rt and  fo r th e  p u rpose  o f d ec la rin g  a  
second d iv idend  fo r g en e ra l c red ito rs , an d  
to  p a ss  upon  app lica tion  fo r a t to rn e y s  fees 
of a t to rn e y s  fo r tru s te e .

J u n e  16—In  th e  m a tte r  of H e n ry  H . 
C u rtis, b a n k ru p t, of V erm ontv ille , i t  a p 
p ea rin g  th a t  th e re  w ere  no a s s e ts  n e t 
exem pt, an o rd er w as  m ade closing  th e  
e s ta te . N o cau se  to  th e  c o n tra ry  h av in g  
been show n by  c red ito rs  a  ce rtif ic a te  w as  
m ade by  th e  re fe ree  recom m end ing  h is  
d isch a rg e

In  th e  m a tte r  of A nna E liasohn , b a n k 
ru p t, m e rch an t a t  D udington , th e  firs t 
m ee tin g  of c red ito rs  w as  held. N o c re d 
ito rs  w ere  p re se n t o r  rep re sen ted  an d  th e  
re fe ree  ap p o in ted  H . K . H an sen , o f C od
ing ton , a s  t ru s te e ; bond fixed a t  $190. 
T he b a n k ru p t an d  h e r  h u sb an d  w ere  
sw orn  a n d  exam ined  an d  m e e tin g  th e n  
ad jou rned , w ith o u t day .

A v o lu n ta ry  p e titio n  w as  filed by  A l
b e r t W e n erstro m , a  clerk  of G rand  R a p 
ids, an d  he  w as a d ju d ica ted  b a n k ru p t bv 
Ju d g e  Sessions qnd th e  m a tte r  re fe rre d  
to  R efe ree  W icks. T he  only  a s se ts  
scheduled  a re  househo ld  goods, e tc., 
c laim ed a s  exem p t, a n d  th e  ca lling  of th e  
f irs t m ee tin g  of c red ito rs  has  been d e 
layed  u n til m oney fo r  expenses  is a d 
vanced. T he  fo llow ing c red ito rs  a re  
schedu led :
A. K. B o s s .................................................$ 32.00
F. A. F ra n c e  ...........................................  62.00
C harles  H e r  .............................................  31.50
W . H . M o u w .............................................  73.00
M rs. H all, g rocer .................................  33.50
W ilm ers, D ykm an  & Co.................•.. 18.50
H uyge, B a c k a r t & R eid ................. 4.25
Peoples C red it C lo th ing  Co..................  3.50
T. R. D onovan & Co............................. 22.50
W h ite  C red it C lo th ing  Co................... 20.00
D etro it C ash & C red it Co................... 38.00
G rand R ap ids Doan Co......................... 55.00
C itizens F in an ce  Co............................... 45.00
E. K irkw ood ...........................................  18.00
Jo sep h  D u tm e r ..................................... 16.00
R hodes F u rn ace  Co................................. 90.00
H ousem an  & Jo n es  ............................. 18 00
D elbe rt S lonehouse  ............................. 9.65
G. R. G as Co.............................................  29.80
•T. T an g eb e rg  ........................................... 11.00
Jaco b  S ch ipper ...................   10.00
U nion T ea  Co............................................. 3.50
G randville  Ave. D um ber Co............... 5.85
C oit E s ta te  ............................................. 132.00
H offm an B ro th e r, H o lland  ............... 7.50
D r. P . V. Corey ..................................... 6.F0

$796.55
Ju n e  17—In  th e  m a tte r  of B essie  S m ith , 

b an k ru p t, g ro cer of M uskegon, th e  b a n k 
ru p t’s  schedu les of a s s e ts  a n d  liab ilitie s  
w ere  filed and  an  o rd e r m ade by  R efe ree  
W icks ca lling  a  firs t m e e tin g  of c red ito rs  
to  be held a t  h is  office on J u ly  1 fo r 
th e  purpose  of e lec tin g  a  tru s te e , p rov ing  
claim s, exam ina tion  of th e  b a n k ru p t, e tc . 
T he fo llow ing a s s e ts  a re  schedu led :
S tock  in tra d e  .....................................$ 675.00
H ousehold  goods ............................... 250.00
A ccoun ts rece ivab le  ......................... 120.90

$1,045.90
T he  fo llow ing c red ito rs  a re  listed , all 

un secu red :
R eid, M urdoch & Co., C h ic a g o ___ $338.41
H u m e G rocer Co., M uskegon ......... 240.83
M oulton G rocer Co., M uskegon . .  156.33
John  A lb erts  Sons, M uskegon ......... 70.67
M. P io w a ty  & Sons, M uskegon . . . .  36.85
W illiam  M ulder, M uskegon ............... 38.00
B urden  B room  Co., K alam azoo  . . . .  32.00
M uskegon C hronicle, M u s k e g o n ___  30.00
J . Seng, M uskegon ...............................  39.00
D alton  C ream ery , M uskegon ........... 25.00
R ich ard s  C andy  Co., M u s k e g o n ___  25.00
S. S te ind ler, M uskegon ..................... 25.00
N a tio n a l B iscu it Co., M u s k e g o n ___  13.96
F  W . K ern  C andy  Co., M u sk e g o n .. 12.77 
Peoples M illing Co., M uskegon . . . .  15.00
S tek e tee  P r in tin g  Co., M uskegon . .  15.00
H a s p e r  B ros. B ak in g  Co., M uskegon  6.02
F . Jiro ch , M uskegon ...........................  6.02
W allace  F oote, M uskegon ................. 55.00
V alley  C ity  M illing Co........................... 17.00
V o ig t M illing  Co....................................  18.00
N orth ro p , R obertson  & C a rr ie r  Co.,

D anslng  .............................................  10.35

$1,283.42
In  th e  m a tte r  of A lb ert J . Doyle, b a n k 

ru p t, m e rc h a n t a t  C h arlo tte , th e  a d 
jo u rn e d  firs t m ee tin g  of c red ito rs  w as  
held, a n d  a  f irs t d iv idend  of 20 p e r  cen t, 
d ec lared  an d  o rdered  paid  to  g en e ra l c re d 
ito rs. T he  m e e tin g  w as  th e n  ad jo u rn ed .
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W E L L  L IG H T E D  W IN D O W S .

L et T h ere  Be L igh t, and P len ty  
of It.

W ritte n  fo r th e  T rad esm an .
T here are dark  days ahead for the 

m an in business who neglects to 
flood his display w indow s with the 
glow of incandescents.

T he foregoing m ay no t fall with 
pleasure on the ears of all who read 
the above paragraph, for in these pip
ing days of the high cost of living— 
withui one’s income—the suggestion 
th a t m ore m oney be spent to a ttrac t 
trade does no t alw ays m eet w ith 
favcr.

Y et com petition has decreed in 
m ost lines of business th a t the man 
who does no t put fo rth  every effort 
w ithin his m eans to  a ttrac t and hold 
a clientele has sta rted  on the long 
slide th a t bum ps up, a t the bottom , 
against the referee in bankruptcy. 
And one of the chief aids of ge tting  
m ore palronage and holding it is ad- 
\e r tis in g , no t alone through  the p a 
pers, but by m eans of properly  ligh t
ed windows.

V arious are the sto ries th a t have 
been prin ted  about the A m erican in
vasion of England. A m erican pub
lishers opened the ideas of the B rit
ons by their en terprise  after taking 
over sta id  old E nglish journals tha t 
had been in the ru t for years. O ur 
autom obile m en have astonished E ng
land, G erm any and even F rance by 
the m anner in which they  have 
usurped te rrito ry  and disposed of 
Am erican-m ade cars. Y et none of 
these stories of Y ankee push startled  
the business men across the sea 
m ore than  did the Am erican m erchant 
who opened a store in London and 
adopted the m odern idea of window 
dressing and w indow lighting. The 
sedate Londoners though t the height 
of lavishness had been reached with 
the elaborate display of goods in the 
w indow s during  the daytim e, but 
when the Am erican invader turned on 
a flood of light in his windows, kept 
it ablaze all night, n igh t after night, 
they set him down as a man whose 
enthusiasm  had run away with his 
sense of m oney balance.

E vents proved the B ritons were 
w rong. T he E nglish bargain  hunter 
is ju st as keen as the bargain hunter 
of any o ther nation and he appreciates 
it ju s t as much as anyone else when 
the shopkeeper takes pains to  arouse 
his a tten tion  to goods. T he patrons 
of the shops in London began to talk  
of the b rillian tly  lighted windows, the 
show places a ttrac ted  m ore and m ore 
com m ent, and the A m erican business 
man had the no t unpleasant experi
ence of seeing the coin of the em pire 
come jing ling  into his stro n g  box.

I t  used to be the habit of the E n g 
lish shopkeeper to close up his store 
like a safe a t n ight, draw  his shades 
and practically  board  up his w indow s 
after the day's w ork w as done, bu t 
if you have been over there  since the 
Am erican invasion, you will note th a t 
fewer of them  are follow ing the old 
m ethod and m ore of them  have trailed 
after the p a tte rn  set by the Yankee 
w ho was no t afraid to  burn up per
fectly good m oney w ith  electricity

w hen he knew  th a t it w ould all come 
back and bring  com pany.

In jou rneys th rough  various p arts 
of our own country  during  the last 
several years, 1 have been astonished 
a t the g row th  of the idea th a t the 
w ell-lighted window is one of the 
ch;ei assets of the m erchant, no m at
te r  w hat his line m ay be. I th ink  it 
cannot be denied th a t anything th a t 
serves to  catch the  eye of the buying 
public, a rre st the a tten tion  and serve 
to create a group of persons around 
a window, is decidedly an asset.

T h is is exactly w hat the generous 
use of light has done, is still doing 
and will continue to do. W alk  down 
the m ain a rtery  of your business dis
tric t on an evening after the sto res 
have closed and note w here the pedes
trians halt before the business houses. 
D o they stop and peer into the w in
dow th a t is en tirely  dark o r into the 
one which is casting but a dim flow of 
light. Even the blind man w ho sells 
pencils at the corner can tell you they 
don’t.

But let a spacious, well trim m ed 
w indow th a t is bathed in the glow 
from  a liberal a llo tm ent of electric 
lam ps catch the eye of the passer-by 
and he will stop, edge closer to  the 
display and devote his a tten tion  to 
w hat is being  shown. You have got 
him  p art w ay into your sto re : he sees, 
perhaps, som ething that in terests him, 
and he m akes a m ental note of w hat 
he has observed Possibly this same 
passer-by, in the hurry  of his travels 
to and fro  during the day has passed 
the s to re  m ore than  once, w ith no 
time to  stop and w ith o ther m atters 
on his mind. But th is n igh t has 
found him not so burdened w ith cares 
and with his wife or o ther feminine 
Company he lias halted  before your 
w indow long enough to  make him 
and the wom an em bryo patrons of 
your store.

T his is no t w ritten  with an eye to 
business. T he au tho r is no t selling 
electricity, T ungstens r.or fancy ligh t
ing devices. But the laym an, som e
tim es, is quicker to note w hat is in 
the m inds of o th er laym en than is 
the man w ho is catering  to  their 
w ants. If it can be set down here 
and made plain to  the m erchan t th a t 
the patron  appreciates lighted  w in
dows, th a t he trades w here he has 
seen goods displayed to advantage at 
night, th is article will have accom 
plished its purpose.

I have in m ind the experience of 
a fa ther and son w ho have been in 
business for the last tw enty  years— 
the father has, at least—in a city that 
has been m aking such a rapid grow th 
th a t it has a ttrac ted  m ore than pass
ing a tten tion—a city w here the new s
papers count the day lost if som eone 
on the staff does not tu rn  in during 
the week the la test estim ate from 
the w ater board, the d irecto ry  peo
ple o r the postal au thorities, on the 
increase in population. T h is father 
had sta rted  in business w hen the city 
was younger, w hen the industry  
which has m ade it since was as yet 
unborn. H e w as of the conservative 
type. T he younger m an had to  stage 
a ba ttle  w ith fa ther every tim e he 
desired to  adopt the business innova
tions th a t appear from  tim e to  tim e

and are accepted by the m an who can 
see beyond the next inventory. The 
city had seem ed to  grow  faster than 
the o lder business man. H e had not 
kept pace with the ideas th a t new busi
ness and keener com petition had 
b rough t about. But for the son, w ith 
his readiness to grasp opportunity , to 
take a chance on the city’s future, 
know ing its sureness of grow th, the 
concern would no t have w eathered  the 
storm  of trade strife th a t follow ed the 
advent of m any new concerns which 
the tow n 's sudden prosperity  had de
veloped. T he fron t of the sto re  was of 
the old type; stingy window, w ith no 
possibilities for the trim m er and with 
no chance of having them  properly  
lighted.

R ight here the father and the son 
split again. T he o lder m an could not 
see the advantage in rem odeling the 
front of a store th a t had given him a 
livelihood for so m any years. He 
shied at tak ing a chance. T he gon 
persisted. A ge surrendered  a t last 
before the enthusiasm  of youth and 
the fron t was rem odeled. T he son 
pressed the tight, peppered the w in
dow casings and the ceilings with in
candescents and tu rned  on the cur
rent. 1 hey used to have to put father 
under the tap and fan him a t first 
when the bills for electricity  came 
in. But he’s getting  over it. He 
can look the fighting people in the 
eyes now and smile, j n fact, he likes 
it. H e likes it so well th a t when a 
drucr concern next to their sto re  w ent 
out of business he financed the son, 
pu t him up in a new store and said, 
“ Boy, go to it.”

And soil did. H e w ent to  it hard 
er than the old m an dared to dream. 
He no t only pu t in as m any lights 
as father had in his store, but he re 
arranged the windows on t» e long tr i
angle plan—extending back tow ard 
the in terio r of the sto re  m uch fur
ther than form erly—bounded the 
windows on all sides w ith  m irrors and 
covered the ceiling w ith them, and 
put father again in the depths o? 
doubt by the large num ber of elec
tric lam ps he installed.

You devotees of the dim window 
and you w ho husband too much your 
electricity, should see his w indow  g ìs -  

play. H e sells ready-to-w ear gar
m ents for wom en and v irtually  n o th 
ing else, as the building is no t a 
large one. But his w indow s sell his 
goods, coupled w ith the liberal adver
tising fund he has allolcd to  new s
paper space. H e has a young crystal 
palace on his hands and he s m aking 
good. In  fact, I saw father scanning 
his own w indow s the o ther day. H e is 
an old friend, so I said:

“W h at now, p aren t; are you going 
to  take out the incandescents?"

“Am T?” he said scornfully. “ I am 
not, 1. w as ju s t w ondering  w hat it 
cost Geòrgie to get his w indow s m ir
ro red .” Jacob Smith.

T he luckiest tim e to be called a 
genius is a fter you are  dead. W hen 
people call a live m an a genius they 
expect him to be one.

Going to  law is one of the m ost 
sa tisfacto ry  recreations a  m an can in
dulge in—if he is  a  law yer.

The Prices of Meat.
I t  hasn’t been so very long since the 

country  was convinced th a t the high 
prices of fresh  m eats w ere due to  
tru st contro l of the fresh m eat m ar
ket—to the packers. T hey m ay have 
been due to  such control. T he Gov
ernm ent investigated the packers and 
brought suits against them . Now, 
however, the G overnm ent isn’t saying 
so much about the m eat tru s t as it is 
about the declining m eat supply. The 
D epartm ent of A griculture issued a 
bulletin recently  in which there is in
dicated steadily increasing prices for 
beef unless the people learn to  con
serve the present supply and provide 
for the future. In  the last six m onths 
there has been a decrease in the num 
ber of beef cattle of 30 per cent. As 
com pared with the sam e period last 
year there was a decrease of 13 per 
cent, in the num ber of beef cattle 
slaughtered  under the supervision of 
the U nited  S tates inspectors in the 
first three m onths of th is year, and 
last year—the year 1912—the im ports 
of anim al products exceeded the ex
po rts for the first tim e in the history 
of the country.—Savannah News.

T he C onsum er’s R ight.
“ My success,” said a well known 

Philadelphia retailer of shoes to the 
w riter, one day last week, “ I attribu te  
to my endeavor to  give every cus
tom er one good dollar’s w orth  of m er
chandise for every dollar they spend 
with me. M oreover, I strive to  trea t 
everyone—-whether looking or buying 
—courteously and politely, feeling 
that a custom er has the same privi
lege of looking about th a t I claim to 
m yself when I buy.”

Q uotations on Local S tocks and  Bonds.
Bid. Asked.

Am. G as & E lec. Co., Com.
Am. G as & Elec. Co., P fd .
A m . L igh t & T rac . Co., Com.
Am . L ig h t & T rac . Co.. Pfd.
Am. P ub lic  U tilitie s  Com.
Am. P ub lic  U tilitie s  P fd.
Can. P u g e t Sound Lbr.
C ities S erv ice Co., Com.
C ities  S 'ervice Co., P fd.
C itizen s’ Telephone 
C om m ercial S av ings B ank  
C om w ’th  P r. R y. & L t., Com.
Com w ’th  P r. Ry. & L t., Pfd,
Elec. Bond D eposit, P fd .
F o u rth  N a tio n a l B ank  
F u rn itu re  C ity  B rew ing  Co 
Globe K n itt in g  W orks , Com.
Globe K n itt in g  W orks, P fd .
G. R. B rew in g  Co.
G. R . N a tio n a l C ity  B an k  
G. R. S av ings B ank  
K en t S ta te  B ank 
Lincoln G as & Elec. Co.
M acey Co.. Com.
M acey C om pany. P fd.
M ihigan. S u g ar Co., Com.
M ichigan S ta te  Tele. Co., P fd.
N a tio n a l G rocer Co., P fd .
Old N a tio n a l B ank  
Paiflc  G as & Elec. Co., Com.
P eoples S av ings B ank  
T ennessee  Ry. L t. & P r ., Com 
T ennessee  Ry. L t. & P r., P fd.

U n ited  L ig h t & R y., Com. 
U n ited  L ig h t & R y., 1st P fd. 
U n ited  L ig h t & R y., 2nd P fd. 

(old)
U n ited  L ig h t & Ry., 2nd P fd. 

(new )
Bonds.

C h a ttan o o g a  G as Co. 1927
D enver G as & E lec. Co. 1949
F lin t G as Co. 1924
G. R. E d ison  Co. 1916
G. R . G as L ig h t Co. 1915
G. R . R ailw ay  Co. 1916
K alam azoo  G as Co. 1920
S ag inaw  C ity  G as Co. 1916

•E x-d iv idend .
Ju n e  18, 1913.

70 75
44 46

360 370
106 108
58 62
73 75

1 1%
95 98
80 82
89 91

215
. 58 61

68 71
71 75

212
60 65

135 140
100
155

180 181
225
260 264
30 34

200
95 97

28
100 101%

88 90
205 207
39 41

250
. 15% 18

71 74
l. 53 55
1. 70 74

71
77 80

75 77

71 73

95 97
95% 96%
96 97%
98% 100
99% 100%

100 101
95 100

99

Dandelion Vegetable Butter Color
A perfectly Pure Vegetable Butter 

Color and ena tha t complies w ith the 
pure food laws of every S tate and of 
the United States.

M anufactured by  W ells & R ichardson Co. 
B urlington, Vt.
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Movements of Merchants.
Levering—F red  Clark has opened a 

general store here.
Belding—A. B. H ull, jew eler, died 

at his hom e June 13.
O naw ay—Carl T heis succeeds W es

ley Smith in the m eat business.
Sparta— D. N. Cornell & Son suc

ceed H aas & Co. in the m eat business.
F.lsie— F.li K irby has leased the ho 

tel and changed its name to  the Kirby 
House.

Pen tw ater— L. C. Carney has 
opened a confectionery and cigar 
store here.

M ancelona—A. W . Canada hlas clos
ed out his stock of m eats and retired 
from  business.

W ayne—T he A m erican Silica Co. 
has changed its name to the F lin t 
Glass Silica Co.

D etro it—T onn & Schreiber, lum ber 
dealers, sustained a fire loss June 15, 
of about $75,000.

P o tterv ille—Charles Olin is closing 
out his stock of dry goods and will 
retire from  business.

D etroit—Fire dam aged the W illiam 
Lutz lum ber yard to the extent of 
about $10,000 June 15.

M ackinaw City— M. M. H unt, who 
conducts a general store at Carp Lake, 
has opened a branch store  here.

O tsego—The Citizens S tate Savings 
Bank has been organized with an 
authorized capital stock of $25,000.

K alam azoo—W oodham s, O akley & 
Oldfield Co., wholesale coal and wood 
dealers, have opened a retail store.

Mackinaw City—Lam ain & Mc
Laughlin have closed out their g ro 
cery stock and retired  from  business.

Baldw in—W illiam  P o tte r  is e rect
ing a store buiiding which he will oc
cupy w ith a stock of grain and feed.

Eaton Rapids—Mrs. D ora Reynolds- 
Y ost is closing out her stock of m il
linery and will rem ove to E lkhart, 
Ind.

M anistee—T he capital stock of the 
Springdale Land & F ru it Co. has 
been increased from  $25,000 to  $100,- 
000.

iron  R iver—W illiam  J. H ebbard, 
.who conducts a bazaar store at Ish - 
pem ing, has opened a branch store 
here.

Kalam azoo— E arl V. Sleight, m eat 
dealer on E ast South street, lost his 
stock by fire June 14. Loss about 
$ 1,200 .

Belding—H enry  A. Sm ith has en
gaged in the shoe, grocery  and cigar 
business in connection with his boat 
livery.
- K alam azoo—T he Tiffany D ecorat
ing Co. has engaged in business with 
an authorized capital stock of $4,000, 
which has been subscribed, $1,100 paid 
in in cash and $1,771 in property.

H astings—Fred P arker will resum e 
m anagem ent of H otel H astings, July 
6, T. J . C arro ll’s lease expiring on 
th a t date.

D etro it—The toilet goods factory 
of F. F. Tngram & Co. was dam aged 
by fire June 15, to  the am ount of 
about $25,000.

K alam azoo— Fire destroyed the L.
S. Johnson w arehouse and a portion 
of his Hour and feed mill, June 11. 
Loss about $5,000.

Fow lerville—T he F. N. A rbaugh Co. 
has closed out its stock of groceries 
in o rder to  enlarge the o ther depart
m ents in its general store.

M ackinac Island—John M cCarty 
has purchased the P atrick  M ulcrone 
m eat stock and will continue the 
business at the same location.

W oodland—M r. M cK enna has pu r
chased the J. N. C overt & Son shoe, 
c lo th ing  and m an’s furnishing stock 
and will continue the business.

P ellston—R. A. Evans has opened 
a confectionery sto re  and ice cream  
parlo r in the E m ery building, under 
the m anagem ent of Roy Hicks.

Lansing—T he Schavey M ercantile 
Co. a t 1122 South W ashington avenue, 
has sold its stock to W . B. Rice, 
who will continue the business.

O ntonagon—E dw ard C. and W il
liam G. Salter, recently  of M arquette, 
have engaged in the grocery business 
here under the style of Salter Bros.

Maple Rapids—W illiam  Schneider 
has sold his stock of m eats and g ro 
ceries to  F rank O sborn , who will con
solidate it with his stock of dry goods.

Cadillac—T he Phelps-Hjarvey Co., 
which recently  took over the dry 
goods stock of Adam  W . Lind, has 
changed its nam e to  the J. W . H a r
vey Co.

Shelby—H. Johnson, who recently 
sold his shoe stock, has form ed a co
partnersh ip  with his son, E dw ard M. 
Johnson, and re-engaged in the shoe 
business.

Sparta—H ubert F inch has taken 
over the in terest of his fa ther in the 
m eat stock of E. M. Finch & Son, 
and will continue business under his 
own name.

Grand H aven—John Van Dyk has 
sold a half in terest in his shoe stock 
to Isaac D ornbos and the business 
will be continued under the style of 
Van Dyk & D ornbos.

In terlochen—W . D. Pennington, 
druggist, who recently  lost his store 
building by fire, is erecting  a two- 
story  cem ent building which he w'ill 
occupy w ith his stock.

S tan ton—T he E. D. H aw ley Co. has 
sold its stock of groceries to  Carl 
and V ictor Smith, w ho will continue 
the business a t the sam e location un
der the style of Smith Bros.

Leslie— C. N. H olkins, dealer in 
lum ber, lime and cem ent, has adm itted 
his son Ralph to  partnersh ip  r,nd the 
business will be continued under the 
style of C. N. H olkins & Son.

Saginaw—T he Michigan Cold S to r
age Co. and the V alley S torage & 
H olding Co. have consolidated under 
the style of the Riverside S torage Co., 
with a capitalization of $150,000.

D etro it—T he Jam es A. Ryan D rug 
Co. has been incorporated  with an 
authorized capital stock of $10,000, 
of which $5,000 has been subscribed, 
$300 paid in in cash and $700 in p rop
erty .

A llegan— Phillip M cLaughlin has 
purchased the in terest of John S tu r
gis in the grocery stock of S turgis 
& M cLaughlin and the business will 
be continued under the style of Mc
Laughlin Bros.

Jackson—W. II. E lliott, who con
ducts a harness and trunk store at 241 
W est Main street, has sold his stock 
to C. S. Ruthruff, recently  of Tecum - 
seh, who will continue the business 
at the same location.

Plainwell—W . J. O liver, recently of 
A llegan, has purchased the in terest 
of Charles Bush in the lum ber and 
fuel stock of Bush & O liver and the 
business will be continued under the 
style of the Plainwell Lum ber & Coal 
Co.

W alloon Lake— H otel W ildwood 
was destroyed by fire June 13. Loss 
about $6,000, insurance $3,500. T he 
hotel was owned and conducted by 
Bacheller Bros., who were m aking 
preparations for opening it for the 
season.

D etro it—T hibault & Balmer, dealers 
in cigars, etc., have m erged their busi
ness into a stock com pany under the 
style of The T hibault & Lawrence Co., 
with an authorized capital stock of 
$5,000, of which $3,000 has been sub
scribed and paid in in cash.

B irm ingham — T he Lawson - Erl) 
Lum ber Co. has been organized to 
carry  on a wholesale and retail busi
ness in builders' supplies, coal, etc., 
with an authorized capital stock of 
$10,000, all of which has been sub
scribed and paid in in cash.

D etro it—T he B atchelder-W asm und 
Co., con trac to r and builder and deal
er in granite  and stone, has m erged 
its business into a stock company 
under the style of the M atchelder 
M arble Co., w ith an authorized capi
talization of $50,000, of which $25,000 
has been subscribed and $5,000 paid 
in in cash.

Fow lerville—C. A. Johnson, who 
has been in the em ploy of the F. N. 
A rbaugh sto re  at th is place during 
the past th ree years, has been prom ot
ed to the position of m anager by that 
firm. Mr. Johnson  has spent several 
years in the m ercantile business and 
is regarded as thoroughly  com petent 
to  take his new responsibility.

D etro it—T he unsecured cred ito rs of 
the D etro it Salt Co. received for the 
face am ount of the ir claim s com m on 
stock of the D etro it R ock Salt Co. 
A lm ost all of the unsecured cred ito rs 
have taken advantage of th is oppor
tunity  and have sent their new stock 
to the Security  T ru s t Co., reg istrar.

M arquette—John  Lam mi, who con
ducts a g rocery  s to re  on W est W ash

ington street, has form ed a copartner
ship with A lfred T allbacka and pur
chased the J. B. A rons shoe stock 
and fixtures and will continue the 
business a t the sam e location under 
the m anagem ent of A lfred T allbacka 
under the style of the W ashington 
Shoe Store.

L ansing—Noble B urnett, an em
ploye of the J . W . K napp & Co. store, 
one of the nine passengers injured 
when a passenger car ran into an 
open sw itch on the M. U. R. line 
recently, was b rought to  his hom e in 
an autom obile. Mr. B urnett's  in ju r
ies proved to  be m ore serious than 
was at first believed. B oth legs and 
his neck and shoulders w ere badly 
bruised.

Brookfield—The general sto re  con
ducted by the late E llsw orth  Collier 
which was destroyed by fire several 
weeks ago, is to be re-established as 
soon as the new store building to 
replace the burned sto re  is ready to 
receive a stock of goods. Mrs. Col
lier, who conducted the business here 
during  her husband’s illness until the 
fire m isfortune came, will conduct the 
new business. Mr. Collier died at 
Albion last Friday.

H illsdale— Five firms are effected by 
a fire which occurred here June 15, 
as follow s: R. J. C orlett & Son, lum 
ber, cem ent and lime dealers, loss, 
$25,000, insurance $2,200; Charles 
Chappie fuel dealer, loss $8,000, in
surance, $2,000; Louis J. G lobensky, 
cooper shop, loss $5,000, insurance 
$600; G. A. A ldrich & Son, dealers in 
fuel and builders’ m aterial, loss $4,500 
insurance $2,000; M oses Salmon, deal
er in second-hand goods, loss $3,500, 
no insurance.

Bay City— O w ing-to the resignation 
of M. B Green, who has held the po
sition of lubricating agen t for the 
S tandard  Oil Com pany for the last 
fifteen years, J. II. N ickodem us, a 
traveling man for the same com pany 
with headquarters a t Cheboygan, has 
been appointed to the position. Louis
C. Reip the cashier in the local office 
will succeed to the position held by 
Mr. Nickodem us and Carl Zuehls- 
dorff, who has been shipping clerk 
for the last three years will succeed 
Mr. Reip as cashier.

Lansing—T he will of the late D a
vid Burnham , L ansing’s pioneer deal
er in dry goods, who died last Jan u 
ary, discloses the fact tha t the B urn 
ham estate  is not nearly  so large as 
was though t by local business men 
and friends. T he estate  am ounts to  
but $26,500 and consists of some 
stocks and m unicipal bonds m ost of 
which were secured in O klahom a. Ac
cording to  the term s of the will, 
Charles D oolittle, an enploye of M ar
shall F ield & Com pany, of Chicago, 
is tru stee  of the estate  which was all 
left to Mrs. B urnham . U pon her 
death the estate  is to  be divided 
am ong fifteen relatives and friends, 
the m ajor portion  of it going to  D oo
little ’s sister in O sw ego, N. Y., Miss 
Fannie Burnham , of Saginaw, also 
gets a goodly share. Mr. Burnham  
died in Los Angeles w here he had 
gone for his health. T w o years ago 
he retired  from  active business which 
he had followed in th is city for th irty  
years.
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The Produce Market.
Beans—D ealers pay $1.60 l'or white 

and $1.65 for red kidney.
B utter—T he make is show ing con

siderable increase. T he m arket, how 
ever, is firm with prices unchanged, 
because of the active dem and both 
for consum ption and speculation. T h is 
is absorbing the receip ts on arrival, 
and as long as it continues there 
will probably be no  relief from  the 
high prices. T he m arket is about lc  
above a year ago and probably 5c 
above tw o years ago. U nder grades 
are selling at a price which is close to 
the best. T he nearby make, owing 
to  the cool w eather, is very  large 
The am ount of b u tte r which has gone 
into sto rage th is year is very much 
larger than  last year—alm ost double 
up to this tim e, in fact—nevertheless 
prices are very high, and m ore is 
going in. Fancy cream ery is quo t
able a t 28@29c in tubs and 30@31c in 
cartons. Local dealers pay 19c for 
No. 1 dairy and 19c for packing stock.

Cabbage—$1.50 per crate for Ten- 
essee; $2.25 per crate  for M obile or 
T exas stock.

C arro ts—50c per box.
Celery— California Jum bo, $1 per 

bunch; F lorida, $3.50 per crate.
C herries—$2.50 per 16 qt. crate. The 

crop around G rand Rapids is only 
fair.

Cocoanuts—$4.75 per sack con tain 
ing 100.

Cucum bers—60c per doz., for home 
grow n.

E ggs—T he quality of the receipts 
continues very good and will as long 
as the w eather rem ains favorable. The 
m arket is steady on the p resen t basis, 
and will probably not change as long 
as conditions rem ain as they  are. 
E ggs are still being pu t into storage, 
and will continue as long as w eather' 
and quality stay fine. Local dealers 
pay 17c, loss off.

E gg  P lan t—$2 per box from  F lo r
ida.

G rape F ru it—$5@6 per box. T his 
week will m ark the close of the sea
son, so far as the Grand Rapids m ar
ket is concerned.

Green O nions—18c per dozen for 
hom e grown.

Green Peppers—50c per basket.
H oney—20c per lb. for w hite clov

er, and 18c fo r dark.
Lem ons— M essinas have advanced 

to $8.50@9.50 per box. Local hand
lers are looking forw ard to  a $10 m ar
ket by Ju ly  1.

L ettuce— H om e grow n head, $1.25 
per bu.; hot house leaf 8c per lb.

O nions—T exas Berm udas, $1@1.25 
per crate.

O ranges—L ate V alencias and Nav
els com m and $5.50@6 per box.

P ieplant—50c per bu. for home 
grown.

Parsley—30c per dozen.
Pineapple— Floridas com m and $3.50 

for 36s, $3.75 for 30s and $4 for 24s.
P o ta toes—Old are  dull and easy. 

P rices are off ano ther 5c, and deal
ers hope shippers will keep their po
tatoes out of th is m arket for a short 
tim e in o rder to prevent fu rther de
m oralization. T he Chicago m arket, 
a fter dropping to  a price th a t little  
m ore than  paid freight, is show ing a 
little  recovery. New po tatoes are 
w orking a little  lower, w hite stock 
from  V irginia having declined to  $3.25 
per bbl., while red T rium phs from 
T exas fetch 80c per bu.

Poultry— Local dealers pay 23c for 
bro ilers; 13c for fowls; 6c for old 
roosters; 8c for geese; 10c for ducks; 
12c for turkeys. T hese prices are 
live-weight.

R adishes—10c per doz.
Seeds—Clover $13.50 for either 

m edium  or m am m oth. A lsike, $13.50 
@14; T im othy, $2@2.25.

Spinach—65c per bu.
S traw berries—$2.50 per crate of 16 

qts. M ichigan stock. The scarcity 
of berries is still a leading point of 
in terest in the m arket for farm  stuff. 
T h ere  is some increase in offerings 
because of the ripening of the local 
crop, but the supply is still far from  
w hat it usually  is a t th is tim e of year. 
T he hom e-grow n berries find their 
way to  the  city m arkets and are 
handled only to  a lim ited exten t by 
w holesalers.

T om atoes—$2.50 per crate of six 
baskets—F lorida; $1.25 per crate of 
four baskets—Texas.

Veal—B uyers pay 6@ 12k2C, accord
ing to  quality.

W aterm elons— 40@50c for F lorida. 
Receipts are sm all and the demand 
stronger than  the supply.

The Grocery Market.
Sugar—T he m arket for refined re 

m ained unchanged during  the g rea ter 
part of the week, but on T hursday ad
vanced 10 points. T h is w as not be
cause raw s show ed any advance, for 
they  did not, but probably because 
the sum m er dem and is beginning to 
open, and the refiners have not made 
m uch m oney for several m onths. 
Much depends, of course, on the con
sum ption, which, judging by the m elt
ings has no t been up to the norm al, 
though im provem ent is looked for in 
th is respect. T he refiners ou tput a t 
the A tlantic ports to  date, it is pointed 
out, is 79,000 tons less than a year 
ago. Supplies in the country  are light 
and a spell of ho t w eather m ight find 
the d istribu to rs unprepared  and cause 
u rgen t requests fo r shipm ent. W ith

the passing  of the  tariff uncertain ty  
w hich m ay no t be so p rolonged as 
some people think, the trade  m ay see 
fit to  anticipate, especially as prices 
are  the low est in years and perm it 
little  profit to  the Cuban producer 
o r the refiner.

T ea—New crop Japans are rep o rt
ed of good quality. W hile the open
ing price w as low er than  last year for 
the h igher grades as the season ad
vanced all desirable teas w ere quickly 
picked up and prices streng thened  to 
near last year’s basis. T his season’s 
crop is generally  be tte r in cup qual
ity. F orm osas are beginning to a r
rive and the quality is reported  as 
the best seen in several years. The 
O olong crop is expected to yield 
about tw enty-th ree m illion pounds, of 
which m ore than  th ree-fourths reach
es the A m erican m arket. Java-s seem 
to  be grow ing in favor and im porta
tions into the U nited  S tates are in
creasing. T he China trade is very 
much depressed, while the Ceylon im
portations are gradually  grow ing.

Coffee— Everybody appears to  have 
lost faith in the m arket, and even the 
large operators, if they  can be judged 
by their actions, seem to  be le tting  
the situation  take its own course. One 
th ing  appears m ost likely-—th a t the 
m arket will n o t advance again unless 
it has artificial support. Mild coffees 
are also weak in sym pathy, although 
the prim ary  m arkets both  for Brazils 
and milds are steady to  firm. Java 
and M ocha steady and unchanged.

Canned F ru its—A pples are in good 
dem and at ruling prices. California 
canned goods are unchanged in price 
and in fair demand. Small E astern  
staple goods are unchanged w ith the 
probable exception of spinach, which 
is forging upw ard by reason of short 
spring  pack.

Canned V egetables—T here  is a 
very firm m arket on spot tom atoes. 
F u tu re  prices are unchanged and no 
im m ediate advance is looked for. C on
sum ption is very good as fresh  tom a
toes are still too  high for any g reat 
am ount to be used. Corn on spot, 
m eaning cheap grades, is about 
higher; o ther grades of spot corn are 
unchanged and dull. B oth spot and 
future peas are unchanged. T he pack 
in th is section will be partly  a failure, 
owing to  unfavorable crop conditions. 
E astern  packers will this year deliver 
only in part. T he E astern  pack, how 
ever, only am ounts to about 10 per 
cent, of the whole, so the situation is. 
not vital.

Canned F ish— D om estic sardines 
are practically  unchanged, though 
some packers are talking 5@10c ad
vance. Im ported  sardines are still 
scarce and high. T he new tariff bill 
increases the duty on the large tins 
of F rench goods so as to  cause an 
advance of slightly over $2 per case. 
T here  is a reduction in the duty on 
olive oil, however, and a fu rther re 
duction of duty on the small F rench 
tins which will am ount to  about 50 
cen ts a case. T he low prices an
nounced by some of the salm on pack
ers on the Coast have caused the spot 
m arket to  weaken. Q uotations on 
m ost grades of spot goods are con
sidered reasonable and the dem and is 
increasing rapidly.

D ried F ru its— T he com parative 
scarcity and relatively high cost of 
oranges, berries and o ther fresh fruits 
have diverted buyers’ atten tion  to  the 
dried products of the Pacific Coast 
and the m arket is fairly active. T he 
orders com ing in, how ever, indicate a 
conservative feeling am ong buyers. 
T hey are not tak ing  on any m ore 
stock than  they have an im m ediate 
outlet for. Some speculative buyers 
having foreseen such a condition of 
trade as now exists some time since 
bought up as much of spot stocks as 
they could secure w ithin w hat they 
considered reasonable lim its, but since 
th a t time no speculative in terest has 
been m anifested. P runes are  un 
changed and quiet w ith the exception 
of 40s, which by reason of scarcity  
have now advanced until they  are 
com m anding l j^ c  above a p roper p a r
ity  w ith 50s. Peaches have sold very 
well this spring, because of the scarc
ity of green stuff; at p resen t they are 
in fair dem and at unchanged prices. 
A pricots are getting  p retty  well 
cleaned up and rule unchanged. Spot 
raisins quiet and unchanged. T he 
new com bination, which claims to 
contro l 90 per cent, of the output, is 
m aking an effort to  sell futures, but 
is m eeting  w ith small success. The 
trade, are afraid of the independent 10 
per cent, which w ith past com bina
tions has been able to  do considerable 
harm . C urran ts are unchanged and 
dull.

Syrup and M olasses—T here is no 
change in syrup  prices, but the m ar
ket on corn syrup is very firm. D e
m and is only fair on m ost table 
grades as well as cooking m olasses.

Cheese—T here  is an increase in the 
receip ts and an increase in the con
sum ptive demand. T he quality is im 
proving ow ing to  the ideal w eather. 
T he price, of cheese will be largely 
influenced by the price of milk and 
the quotations fo r butter.

Salt Fish— M ackerel is dull and un-. 
changed in price. T he m arket has 
been sick now for a considerable tim e 
and show s no sign of recovery at this 
season. Cod, hake and haddock are 
dull and unchanged in price.

Provisions—Sm oked m eats are kjc 
higher. Pure and com pound lard are 
both firm and in good consum ptive 
demand. Prices are  unchanged. B ar
reled pork is firm and unchanged, 
w ith a fair dem and. D ried beef is 
firm at lc  advance, ow ing to  short 
supply. T he dem and is active. Can
ned m eats are in b e tte r  demand at un
changed prices.

T he M ichigan Lime Co., Petoskey, 
the Superior Lime Co. and the Elk 
Cem ent & Lim e Co., of Bay Shore, 
have been consolidated under the 
style of the N orthern  Lime Co., which 
has been their selling agen t in this 
city for the past five years. The stock 
has been increased from  $200,000 to 
$380,000.

Jennings— Fire destroyed the m illin
ery stock of M rs. John  Nelson, June 
11. Loss about $500, fully covered by 
insurance.

T he Bailey E lectric Co. has in
creased its capital stock from  $75,000 
to $100,000.
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Deposits Million Dollars Less Than 
Year Ago.

T he bank sta tem ents published last 
week, show ing conditions at the close 
of business June 4, reflect a highly 
prosperous situation  for the banks, 
but conditions are not a ltogether sa t
isfactory, from  the view point of a 
general proposition. T here  has been 
a m oderate curtailm ent in the loans 
and discounts, which suggests th a t 
the banks have been preaching con
servatism  to  the custom ers, and in 
view of general conditions th is is 
not bad. T he bonds and m ortgages 
have had an expansion of $400,000 in 
tw o m onths. U nder o rdinary  circum 
stances th is would indicate easy 
m oney, b u t everybody know s th a t 
njoney has no t been easy and the 
explanation of the expansion is tha t 
the banks have been lending a help
ing hand to various large enterprises 
which, under o ther conditions, would 
probably have been taken care of by 
private investors. One of these en
terprises has been the H o te l P an t-

stocks and bonds have been cheaper 
in the last six m onths than  a t any 
tim e since the panic of 1907 and the 
chance to  get 6 to 8 per cent, invest
m ents has been very appealing to 
those who have been receiving only
3 or 3Zz per cent. T he up-state  
banks have been draw ing in their 
funds, which is custom ary at this 
time when the farm ers and local en
terprises are to  be financed. In  spite 
of an increase of $222,000 in the 
G overnm ent and S tate deposits, the 
to tal deposits fall sho rt of two 
m onths ago. T he sta tem ent as a 
whole m ight be w orse, but it easily 
m ight be better. In  view of general 
conditions, however, it is no t bad. 
H ere are the figures for June 4, April
4 and June 14 a year ago:

The Old N ational Bank has climbed 
into the 100 per cent, class since the 
April 4 sta tem ent. I ts  surplus and 
undivided profits reaches the hand
some to tal of $826,714.57, or $26,714.57 
m ore than  the capital. T he fund, 
however, will be som ew hat depleted

lind, with a bond issue of $850,000 when it com es to paying the taxes

June 4 April 4 June 4, 12.
L oans and D iscounts 22,333,249.26 22,455,347.17 20,482,826.92
Bonds and M ortgages 9,307,699.92 8,892,907.97 9,129,793.36
Cash and Cash Item s 6,809,097.74 6,564,394.19 8,879,592.33
P er cent. Cash to D eposits 20.37 19:60 25:80
Surplus and Profit 2,461,696.35 2,401,912.44 2,143,888.89
Com m ercial D eposits 12,263,736.17 11,982,644.62 12,428,564.79
Certificates and Savings 17,413,729.74 17,684,862.35 16,915,728.01
Due to Banks 3,102,166.30 3,284,510.24 3,700,370.36
U. S. and S tate D eposits 563,836.54 341,830.61 592,429.88
T ota l D eposits 33,418,830.96 33,484,495.03 34,555,696.00

distributed am ong the banks. T hese in July and the sem i-annual dividend.
bonds are gilt edged as investm ents T he dividend will pull out $32,000
and when the m oney m arket changes 
no doubt they can be tu rned  at a sub
stantial profit. T he cash and cash 
item s show som e im provem ent as 
com pared w ith tw o m onths ago, but 
20.37 per cent, quick assets is to le r
ably close. T he surplus and undivid
ed profits do no t show a large gain 
in tw o m onths and th is is because 
m ost of the banks pay in te rest on the 
deposits on June 1 and the in terest 
charge calls for considerable money. 
As com pared with a year ago the 
gain has been around 15 per cent. 
T he com m ercial deposits are som e
w hat h igher than  tw o m onths ago, 
but are still below six m onths or a 
year ago. Since the beginning of the 
year there has been a gradually fall
ing off of the certificates and savings 
and th is m ovem ent is continued this 
time. T h is is a ttribu tab le  largely to 
the fact th a t those who have m oney 
in the bank have been w ithdraw ing it 
for investm ent purposes. H igh grade

and the taxes will call for about $16,- 
000. Before the end of the year the 
fund will be safely above the  100 per 
cent, m ark and the Old N ational will 
be on the “honor roll,” the second 

.bank in the city to  gain th is d istinc
tion.

T he banks took $80,000 of the $100,- 
000 county good roads bonds last 
week, no t because they w anted them , 
but because M ayor E llis put it up to 
the banks to m ake it possible to  con
tinue the good roads work, by provid
ing the necessary funds. T he bonds 
are 4JA  per cent, and it can not be 
said they  look good in a tigh t m oney 
m arket w hen there is a  dem and for 
m oney at 6 per cent, beyond the ca
pacity of the banks to  supply it. The 
Fourth  N ational subscribed for $15,- 
000, the Old, the Grand Rapids N a
tional City, the M ichigan T ru s t and 
the G rand Rapids T ru s t each took 
$10,000 and the savings banks each 
took $5,000. F ran k  T . H ulsw it, in

The
Old National Bank

G R A N D  RAPIDS, MICH.

Our Savings Certificates of Deposit form an 
exceedingly convenient and safe method of invest
ing your surplus. They are readily negotiable, being 
transferable by endorsement and earn interest at the 
rate of 3%  % if left a year.

GRAND RAPIDS 
NATIONAL CITY BANK

Resources $8,500,000

Our active connections with large 
banks in financial centers and ex
tensive b a n k i n g  acquaintance 
throughout Western Michigan, en
able us to offer exceptional banking 
service to

Merchants, Treasurers, Trustees, 
Administrators and Individuals

who desire the best returns in in
terest consistent with safety, avail
ability and strict confidence.

C O R R E S P O N D E N C E  P R O M P T L Y  R E P L IE D  T O

Fourth National Bank
Savings

Deposits

3
Per Cent 

Interest Paid 
on

Savings
Deposits

Compounded
Semi-Annually

Wm. H. Anderson,
President

John  W . Blodgett,
V ic e  President

L. Z. Caukins.
C ashier

J . C. B ishop,
Assistant C ashier

United
States^
Depositary

Commercial
Deposits

" W
Per Cent 

Interest Paid 
on .

Certificates of 
Deposit 

Left
One Year

Capital Stock 
and Surplus

$580,000
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behalf of the U nited  L igh t and R ail
w ays Com pany, subscribed fo r $5,000 
and M ayor E llis took the rem aining 
$15,000 himself. T h e  bonds had been 
advertised, but w ithou t sa tisfacto ry  
responses, and the appeal to  the 
banks was a last resort. T he prom pt 
responses will m ake it possible for 
the good roads work to go on w ithout 
in terruption .

A t the annual m eeting of the M ich
igan S tate  B ankers’ A ssociation in 
L ansing last week, Jam es R. Wylie,^ 
Presiden t of the G rand R apids Na- 
tional City, was advanced from  sec
ond to  first V ice-P resident and this 
foreshadow s his election to  the p res
idency a t the next annual m eeting 
and the holding of the convention of 
1915 in G rand Rapids. T he o ther of
ficers are:

P residen t—George Law son, D etro it.
Second V ice-P resident—A rth u r G. 

Bishop, F lint.
T reasu re r— G. L. T aylor, O wosso.
Secretary—M rs. H . M. Brown, D e

tro it.
Counsel—H al. H . Sm ith, D etro it.
Executive Council— B. E. Tobias, 

A drian; F. W . H ubbard, Bad A xe; 
F. W . Blair, D etro it; W . B. M c
Laughlin , H ough ton ; B. M. Dela- 
m ater, Jackson ; Clyde H agerm an, 
L uding ton ; M. O. Robinson, T raverse 
City.

Presiden t G eorge Law son was 
nam ed as the M ichigan m em ber of 
the N ational Executive Council, Benj. 
F. Davis, of Lansing, as M ichigan’s 
V ice-P resident and H enry  H . B an
ger, of D etro it, as M ichigan’s m em 
ber of the N om inating C om m ittee. In 
the com m ittee appointm ents L. H. 
W ithey, of th is city, w as appointed 
chairm an of the Com m ittee on T ax a
tion of C orporations; W . K. Prudden, 
of Lansing, chairm an and E. D. Con
ger, G rand Rapids, a m em ber of the 
Com m ittee on L egislation; F. H . W il
liams, A llegan, chairm an, and R. D. 
G raham , G rand Rapids, a m em ber of 
the C om m ittee on A gricultural D e
velopm ent, and Clay H. H ollister, 
G rand Rapids, chairm an of the Com 
m ittee on Am erican In s titu te  of 
Banking. T he convention was large
ly attended, w ith an in teresting  p ro 
gram m e of papers and discussions 
and the L ansing  bankers did them 
selves proud in the m atte r of en te r
tainm ent. T he nex t convention will 
probably be held in D etro it, the home 
city of the new P resident.

T he new G rand R apids T ru s t Com 
pany m ade its first published s ta te 
m ent w ith the o th er banks. T he 
sta tem ent show s $150,000 capital paid 
in as the only item  on the liability 
side. I t  has loaned $6,850 on real es
ta te  m ortgages, holds $82,000 of 
bonds and $837 in stocks. T he Com 
pany had only ju st opened for busi
ness when th is s ta tem en t was made.

T he Citizens T elephone Company 
is confronted  by a serious situation  
and it is likely tha t, as a result, its 
finances will have to  be put on a dif
feren t basis. T he L eg islature of 1909 
enacted a law for the taxation  of te le
phone com panies, changing the sys
tem  from  the specific to  the  ad va
lorem  system  and m ore than  doubling

the am ount of taxes to  be paid. T he 
Com pany questioned the validity  of 
the law, as it m ade a discrim ination 
in favor of m utual com panies, and 
carried the case to  the U nited  S tates 
Suprem e Court for a final decision, in 
the m eantim e paying the taxes each 
year at the rate  they w ould have been 
under the old system , le tting  w hat 
was claimed to be an overcharge ac
crue. T he Suprem e Court decision 
recen tly  handed down, upheld the 
law as enacted and this decision com 
pels the C om pany to pay the accrued 
unpaid taxes, w ith the usual penalties 
of 1 per cent, a m onth. T he ac
crued taxes to  be paid am ount to 
$104,000 and the penalties increase 
this to about $135,000. W hile the lit
igation has been pending the Company 
m ade no provision fo r a possible ad
verse decision and now it is con fron t
ed by the necessity of raising the to tal 
am ount required to m eet the dem ands 
of the  S tate  in a single paym ent. The 
conditions of the m oney m arket are 
such as to  m ake a large loan difficult 
to  nego tiate  and it is likely th a t a 
bond issue will be resorted  to, and 
w ith this as a s ta r t  the Com pany's 
finances will be pu t on the same foo t
ing as o ther utility  corpora tions. In  
the past, w hen additional capital has 
been needed for construction , ex ten 
sions and o th er im provem ents p rop 
erly  chargeable to  capital account, it 
has been custom ary to  sell additional 
stock, and the stock from  the begin
ning has carried an 8 per cent, divi
dend rate. O ther utility  corpora tions 
have issued bonds a t 5 or 6 per cent, 
w hen additional capital has been need
ed and left the capital stock un
changed, and this has been found to 
w ork  very satisfactorily . I t  is likely 
th a t the Citizens will adopt the m od
ern plan of financing, w ith an au tho r
ized bond issue of $750,000 or $1,000,- 
000 and of these bonds only enough 
will be taken down to  pay the  ta«es 
due and to wipe out a floating indeb t
edness of around $150,000, the rest 
of the  bonds to  rem ain in the treas
ury  to  be issued as additional capital 
may be needed. If the bonds are is
sued the sale of additional stock will 
be stopped and it is likely th a t the 
dividend rate  will be reduced from  
eigh t to  six per cent. T he am ount 
of stock now ou tstand ing  is about 
$3,800,000 and the reduction in the 
dividend rate would m ean a saving of 
$76,000 annually  fo r the surplus fund, 
depreciation, contingencies and im 
provem ents. I t  has been suggested 
th a t the A ugust dividend m ight be 
passed, m aking the am ount to  be dis
bursed available to  apply on the taxes, 
bu t it is no t likely th a t th is will be 
done. T he Com pany has betw een 
3,000 and 4,000 stockholders, m any of 
them  wom en and dependents to  whom  
the incom e is im portan t and w ithout 
w hich m any of them  w ould be placed 
in a d istressing  position. T he m ore 
likely plan will be to  pay the usual 
q uarterly  2 per cent, in A ugust and 
then  give notice of a reduction in 
the fu ture, thereby  giving stockhold
ers a chance to ad just them selves to 
the changed condition. S topping the 
fu rther sale of stock and reducing the 
dividend ra te  to  6 per cen t will very

m aterially  s treng then  the com pany in 
the eyes of investors, to  whom  ab
solute safety is a g rea ter considera
tion than  large income retu rns. I t 
will give the com pany a w ider m ar
gin of safety against contingencies 
and for im provem ents. As an 8 per 
cent, dividend investm ent, the stock 
has been selling around 92, while as 
a 6 per cent, it ought to be near par 
as soon as the first shock incident to 
the change passes.

T oo  Critical.
A t d inner Mr. M anning sampled 

the pie. Looking across the table at 
his wife, he said:

“ I am so rry  to  be critical, my dear, 
bu t this pie is not the kind th a t m oth
er used to make, no t by a long shot.”

Mrs. M anning smiled. “I t ’s too 
bad,” she answ ered, am iably. “I 
don’t know w hat to  do about it, I ’m 
sure. Perhaps it would be a good 
idea for you to call her up and tell 
her. She sent it over th is afternoon .”

B O N D
Circular

“B ”
Describing a high grade 
Public Service Corporation 
Securitg netting the in
vestor

6 %
Ready market - attrac

tive price 
W rite for same

Kelsey, B rew er &  Co.
Bankers

Engineers -  Operators 
Michigan Trust Bldg.

Grand Rapips, Michigan

Ask for our Coupon Certificates of Deposit
Assets Over Three and One-half 

Million

254% Every Six Months
Is what we pay at our office on the Bonds we sell.

$100.00 Bonds—5% a Year
THE MICHIGAN TRUST CO.

50 per cent, of all widows in th is country  are compelled to  work
WILL YOURS?

For an average cost of 30 cents a day we will guarantee to  keep your widow 
from  being compelled to  earn her living.

The Preferred Life Insurance Company of America, Grand Rapids, Mich.

If you BUY now 
the first preferred stock of

United Light & Railways Co.
You receive all of the  Accrued Dividend since April 1,1913. You 

will net over 7.5% on your investm ent.

H OW E, CO RRIG AN & COM PANY
IN V E ST M E N T S

M ichigan T rust Bldg. G R A N D  RAPIDS, MICH.

C onservative I nvestors p atronize Jradesman f l  dvertisers
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DESMAN
(U nlike a n y  o th e r  p ap e r.)

D E V O T E D  TO  T H E  B E S T  IN T E R E S T S  
O F B U SIN E S S  M EN .
P u b lished  W eek ly  by

TR A D ESM A N  COM PANY.
• Grand Rapids, M ich.________

S ubscrip tion  P rice .
O ne do llar p e r  yea r, if  p a id  s tr ic tly  in 

ad v an ce ; tw o do llars  if n o t pa id  in  a d 
vance.

F ive  do llars  fo r six  y ea rs , p ayab le  In 
advance .

C an ad ian  subsc rip tions, $2.04 p e r  y ea r, 
p ayab le  in v a riab ly  In advance .

Sam ple copies, 6 c e n ts  each .
E x tra  copies of c u r re n t issues, 5 c e n ts ; 

issues a  m onth  o r m ore old, 10 c e n ts ; 
issues  a  y e a r  o r m ore old, 25 cen ts .
E n te red  a t  th e  G rand  R ap id s  Postoffice 

a s  Second C lass M a tte r .
E . A. S TO W E, E d ito r.

June 18, 1913

FO O L M ED D LER S.
V arious m unicipalities of the State, 

including G rand Rapids as a m atter 
of course, have been m ade ridiculous 
the past week by the action of their 
official representatives in the m atter 
of the 1‘ere M arquette R ailroad strike, 
i t  is charitable to  suppose th a t they 
were fooled by the m isrepresentations 
of V ice-P resident Ryan who is in 
com m and of the strike, but there may 
be a suspicion th a t some of the m ay
ors and alderm en were willing victim s 
in the hope that, by taking a hand in 
the controversy, they m ight show 
them selves the true friends of g ra ft
ing union labor. T he officials of the 
various cities, w ith V ice-President 
Ryan, obtained an interview  w ith 
Judge T uttle , of the U nited S tates 
C ourt, at D etro it, under w hose ju ris 
diction the receivership of the P ere 
M arquette exists and sought his aid 
in bringing the strike to  a close. 
Judge T u ttle  listened attentively, said 
noth ing and the interview  was w ith
ou t results. T hen the same self-ap
pointed delegation, with Ryan a t the 
head, arranged a m eeting with Gen
eral M anager A lfred in D etro it and 
the only satisfaction obtained was Mr. 
A lfred’s assurance th a t the only ob 
stacle in the way of the strike com ing 
to an end was the seem ing unw illing
ness of the men to retu rn  to  work.

As a m atter of h istory, the boiler
m akers, w ith Ryan as their advisor, 
asked the receivers of the P ere M ar
quette for concessions in the m atter 
of w ages and hours, and they received 
a prom pt reply th a t the P ere M ar
quette would pay the sam e w ages and 
give the same conditions as obtained 
on the M ichigan Central, the G. R. & 
I., or any o ther railroad in the State. 
T h is reply did no t seem entirely  Sat
isfactory and a conference was asked 
for. T his conference was asked for 
a t 11 o ’clock in the m orning and the 
receivers fixed 3 o 'clock in the a fte r
noon of the same day for the m eet
ing, w ith the understanding th a t the 
whole m atter would be referred  to 
arb itration  if an agreem ent could not 
be reached. Before the hour for the 
conference, the boiler m akers w ent 
out on a strike, and the m achinists 
and blacksm iths who had m ade no de
m ands w ent out in sym pathy. W hen 
the men quit their jobs w ithout rea 
son or notice, the receivers w ere com 
pelled to find o thers to take their

places, and in th is they have been 
fairly satisfactory , the m isrepresen ta
tions of the strik ers  to the con trary  
notw ithstanding. As far as the rail
road is concerned, the strike is ended. 
T he w ork is going on as usual and 
if the m en who were misled by Vice- 
Presiden t Ryan are out of jobs, it is 
their own fault and not th a t of the 
railroad or its m anagem ent. The 
strike w as w ithout provocation, was 
not and has not been sanctioned by 
the N ational organization and is not 
recognized as justifiable by the en
gineers, conductors, firemen, sw itch
men and the various o ther railroad 
brotherhods. It is entirely  a m anufac
tured product, the W'ork of this man 
Ryan who, no doubt, hoped by s tir
ring up dissension am ong the m en to 
get enough out of it as an organizer 
to give him as p leasant a vacation trip  
to Europe as the unscrupulous Mac- 
farlane got out of the furniture w ork
ers tw o years ago. If the various 
m unicipalities w ant to  put an end to 
the strike, they can do it in an hour 
by ordering  Ryan to move on. H e is 
the only obstacle to  the very speedy 
and every way satisfactory  ending of 
the trouble. ’ In  the m eantim e the 
w orkm en who th ink  their obligations 
to the union is g rea ter than  their duty 
to  their families are in idleness, los
ing the good wag*es which otherw ise 
they m ight be earning.

T H E  SE V E N T H  SUCCESS.
The G rand Rapids w holesalers sev

enth annual M erchants W eek festival 
last week was as g rea t a success as 
could have been desired. T he w eather 
was perfect th roughou t the week, the 
attendance w as large, the program m e 
was w ell planned and 'pe rfec tly  exe
cuted and no t an incident or accident 
occurred to m ar the harm onies. T u es
day, the first day, w as for arrival and 
registration , W ednesday afternoon  for 
educational features and T hursday  af
ternoon for entertainm ent. T he m orn 
ings w’ere open for visiting the jo b 
bing houses, seeing the sights and 
g etting  acquainted. T he educational 
features w ere b rough t out in a m eet
ing W ednesday afternoon  a t the Coli
seum conducted by Lee M. H utchins. 
P ostm aster W . M illard P alm er dis
cussed the parcel post and told the 
m erchants how they could m ake use 
of the system  for the extension of 
the ir own business. C. A. Palm er, 
insurance  Com m issioner, discussed 
fire insurance and how insurance rates 
could be kept down by proper safe
guards against fire. M. S. Law rence, 
of the In terchangeable F ix tu res Co., 
gave an in teresting  talk  on w indow 
trim m ing. T he topics discussed were 
such as m erchants m eet w ith in their 
everyday business and w ere presented 
by m en w ho m ay be regarded as ex
perts. T he attendance a t the educa
tional m eeting was good, considering 
the circum stances, and m uch in terest 
w i taken in the discussions, but it is 
obvious w hen the m erchants com e to 
Grand Rapids to  have a good tim e 
they are no t particu larly  desirous of 
m ixing education w ith it. In  the 
evening the m erchants w ere given a 
ball a t the R am ona dancing pavilion 
and the w holesalers and their wives

were the chaperones, w hen they were 
not them selves on the floor.

T he T hursday  afternoon and eve
ning en tertainm ent seemed to please 
everybody. The center of the frolic 
in the afternoon was at Ramona, 
where everything was wide open for 
the visitors, including the theater and 
a ride on the steam boat. T his has 
been a feature at every M erchants 
W eek, but it is one tha t seems as ap
pealing now as at the beginning. The 
banquet at the Coliseum T hursday 
n ight was a brilliant success. The 
Colisehm has seating capacity for 
1,850, but by placing the tables closer 
room  was made for 2,003 and every 
place a t the tables was taken, and 
about a dozen for whom places could 
no t be found were sent to  the M or
ton H ouse and the L ivingston, w here 
their tickets w ere accepted. T he only 
ones disappointed were those m er
chants who had not sent in their ac
ceptances as requested in tim e to  per
m it the com m ittees to arrange for 
them. T here w ere about 200 of these, 
m ost of them  dropping in T hursday 
afternoon, and none reg re tted  that 
they had not come under the w ire in 
tim e m ore than  the w holesalers them 
selves. T he banquet program m e was 
short and every item  on it counted. 
The music was by the R am ona band, 
there was singing by the P rim rose 
quartet of Ramona and by the W hole
salers choir, led by C. J. L itcher. 
Richard J. P rendergast, chairm an of 
the W holesalers C om m ittee, m ade a 
happy address of welcom e and greet
ing. P residen t C arroll F. Sweet, as 
toastm aster, told w hat the w holesal
ers are doing for the p rom otion  of 
W estern  M ichigan and asked the 
m erchants to  co-operate. Jo h n  I. 
Gibson, of the W estern  M ichigan D e
velopm ent Bureau, told briefly w hat 
the Bureau is doing. W arren  G. 
H arding, form er L ieutenant Governor 
of Ohio, made the address of the 
evening and it was an eloquent ap
peal to  good citizenship, patrio tism  
and honesty. T he banquet closed at 
9:30 o’clock in tim e for the night 
trains for those who w anted  to go 
home.

T he attendance th is year w as ap
proxim ately 3,500. T he v isitors were 
m ore representative than  in any fo r
m er festival and came from  a wider 
te rrito ry . The m erchants them selves 
came, th is time instead of sending 
their clerks or juniors, and th is was 
m ost gratifying. T he v isitors were 
not asked for orders, but m any of 
them  took advantage of the oppor
tun ity  to  indicate the ir needs. The 
w holesalers will m eet nex t week to 
balance accounts and com pare notes 
on results and it is likely th a t the 
planning for next year will begin at 
th a t time.

VICTORY FOR SU FFR A G IST S  
Illinois is now an equal suffrage 

State. T he Illinois L eg islature last 
week enacted th a t women should have 
the right to vote for all but a select 
few of the officers on the official bal
lot. T h is is a g rea t trium ph for the 
women and, w ith Illinois se tting  the 
pace, it is no t unreasonable to  expect 
that the m ovem ent for the enfram  
chisem ent of the wom en will becom e

general. I t  will be in teresting  to  ob
serve wrhat will be the resu lt of w om 
en voting in Illinois. In  o ther sta tes 
w here wom en vote their regenerative 
influence upon public affairs has not 
been much in evidence. Bad laws are 
still enacted, corruption  still exists 
and evil is still ram pant. The femi
nine vote m erely increases the num 
ber of ballots to  be counted w ithout 
m aterially  changing the general re
sults. T he professional politicians are 
still in the gam e w ith the only differ
ence in the fact th a t they are of both 
sexes new  instead of only one. T hat 
the wom en of the land are destined to  
the enjoym ent of a m uch w ider po lit
ical pow er in the fu ture than  they 
have had in the past seem s certain , 
and it is no t apparen t th a t there is 
m uch to be gained by calling a tten 
tion to  their lack of beneficial achieve
m ents to date. F rom  the view point 
of the women them selves it is, per
haps, not strange th a t they are push
ing the m ovem ent along and rejo ic
ing in the prospects of ultim ate suc
cess. N ot all women w ant the ballot, 
but there are m any of them  w ho do, 
and the m otive back of the ir desire 
seems to be the am bition to  have as 
much voice in the m anagem ent of 
public affairs as the w ard heeler and 
floating bum m er. If the ballot could 
be restric ted  to  good w om en—to 
wom en of intelligence and good m or
als—their en trance into politics m ight 
be welcomed, bu t there are bad w om 
en and ignoran t wom en ju s t as there 
are  wicked and unw orthy men, and 
their evil influence will very likely 
offset the regenerative influences of 
the good.

T he Germ an E m porer com pleted 
the tw enty-fifth year of his reign 
Sunday. D uring  the recu rren t p e 
riods of severe in ternational strain  
th a t m arked the progress of the re 
cent w ar in the Balkans, com m on gos
sip had it tha t the K aiser was arden t 
in the w ork of conciliation because 
his heart was fixed upon rounding out 
a quarter century  of peace on the 
throne. T h is is only an easy way of 
recording the popular im pression th a t 
the K aiser of to-day is not the W ar 
L ord of as late as half a dozen years 
ago, whose fervent u tterances made 
fo r anxiety am ong the nations. It 
m ay very well be th a t W illiam  II was 
as arden t a friend of peace twenty-five 
years ago as he is to-day. H isto ry  
m ust judge him by his acts, and the 
record stands th a t his reign has not 
been m arred  by war. But the rattling  
of the sabre is alm ost as bad for peo
ple’s nerves as dread w ar itself, and 
for a dozen years it is not to  be de
nied th a t the K aiser did keep E urope 
on the anxious seat. W ith in  the last 
few years, however, there  has been a 
notable change. The fiery phrases, 
the m etaphorically  clenched fist, the 
m etaphorically  uplifted sword, have 
disappeared from  the day’s news. T he 
K aiser’s m anner, like his intentions, 
have grow n pacific. H is la tes t ap 
pearances before the public have been 
in the role of p ruden t fa ther to  a 
som ew hat im petuous heir-apparent, 
and of a sta tesm an w orking zealously 
in behalf of the m aintenance of in te r
national peace.

Ô
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U SE S A N D  A BU SES

Peculiar to the Railroads of the Up
per Peninsula.

M arq u e tte—U ses an d  A buses of R a il
ro ad s  is a  su b jec t w hich  h a s  engrossed  
th e  a t te n t io n  of N a tio n  and  s ta te , coun ty  
an d  city , v illage an d  h am le t a ll o ver th is  
b road  land , h a s  been  d iscussed  by s ta te s 
m an  a n d  d ip lom at, po litic ian  an d  fin an 
c ier, from  ev e ry  ang le  an d  v iew point, 
an d  w ere  I  to  a t te m p t to  d iscuss  th e  
su b jec t fu lly  even though  I  h ad  th e  ab ility  
to  do so, i t  w ould ta k e  indeed m uch m ore 
tim e  th a n  w ould be a t  m y d isposal a t  
a  dozen such  m eetings  a s  th is , b u t a las, 
an d  a las  I have  n e ith e r  th e  tim e nor th e  
ab ility  to  even o u tline  th e  su b jec t, m uch 
less d iscuss  it a long  th e  g en e ra l lines I 
have  m en tioned  and  I  sh a ll have  to  be 
c o n ten t w ith  in flic ting  m yself on you, 
o v e rtax in g  you r p a tien ce  by d iscuss ing  
th e  su b jec t a long lim ited  lines a n d  will 
endeavo r to  confine m y rem ark s  to  th e  
uses and  ab u ses  of su ch  ra ilro ad s  a s  a re  
of d irec t in te re s t to  ourselves a s  U pper 
P en in su la  tra v e le rs

T he refo re , m y su b jec t w ill be m ain ly  
U p p er P en in su la  ra ilro ad s  a s  I  a s  a  t r a v 
e le r observe them .

A s I  th in k  of it, i t  i s  q u ite  fittin g  
a f te r  all th a t  I should sp eak  on th is  su b 
je c t, a s  I am  by th is  tim e a  s o r t  of p io 
n ee r in th e  tra v e lin g  business  in th e  
U pper P en in su la  and  a  so m ew at h is to ric  
c h a ra c te r  w ith  reg ard  to  ra ilro ad s  in  th is  
region. I  rode on th e  firs t tra in  th a t 
eve r s team ed  in to  S au lt Sto. M arie w hich 
ca rried  passen g ers  on th e  1)., S. S. & A. 
in  1887.

D urin g  th e  w in te r  of th e  sam e y ea r 
before th e  day s  of a irb rak e , th e  caboose 
in  w hich  I  w as rid in g  on th e  Soo line, 
to g e th e r  w ith  som e five o r six  box cars, 
lo s t a  coupling  p in  or link  a n d  dropped 
us off an d  th e  t r a in  crew  neve r d is 
covered th a t  th e y  had  lo s t u s u n til th ey  
a rriv ed  a t  th e  n e x t s ta tio n .

I w as th e  firs t p assen g er w ho ev e r  paid 
a  fa re  on th a t  g re a t sy s tem  know n as  
th e  B laney  & S o u thern  R ailw ay , ru n n in g  
from  B laney  J u n c tio n  to  B laney. H ow 
ever, enough of th is .

A t th e  p re se n t tim e w tiile th e  o p e ra 
tion  of rece n tly  en a c ted  leg isla tion  w ith  
reg ard  to  a  reduction  of fa re s  is pending , 
ow ing to  an  in ju n c tio n  se rved  by th e  
D., S S. & A. a g a in s t its  opera tion , th is  
su b jec t, a t  th is  tim e  is  qu ite  p e rtin en t, 
a n d  I he re  an d  now  r e i te ra te  th e  s ta n d  
I rece n tly  took  in  public by say in g  u n 
equivocally  th a t  I  firm ly believe th a t  th e  
pu rposes  of th e  tra v e lin g  pub lic  of th e  
U pper P en in su la  w ould be b e t te r  served  
by c ry s ta lliz in g  in to  law  o u r sen tim e n ts  
fo r a  b e t te r  serv ice  on th e  ra ilro ad s  of the  
U pper P en in su la  th a n  fo r low er fa res , 
an d  if I  succeed  in m ak in g  c lea r to  you 
th e  c o rrec tn ess  of m y position  in  th is  r e 
g a rd  a n d  th en  th e  pow er th a t  we can  
exerc ise  to  co rrec t th e  ex is tin g  evils to  
w hich  I expect to  ca ll yo u r a t te n tio n , to  
w hich  w e hav e  becom e so accustom ed  
th a t  w e h a rd ly  n o tice  th e  o u tra g es  being  
p e rp e tra te d  upon u s w ith  reg a rd  to  se rv 
ice an d  schedu le  on our local roads, th e n  
th e  pu rposes  of th is  effort w ill h ave  been 
accom plished  an d  I  w ill h av e  th e  self 
g ra tif ic a tio n  of h av in g  fulfilled m y m is
sion.

A t th e  p re se n t tim e  it  is m y idea  th a t  
th e  tim e  is ripe  r ig h t now , fo r th e  b irth  
of a  new  s e n tim e n t am ong  th e  people of 
th is  p a r t  of ou r g re a t com m onw ealth  
w hich  w ill dem and  of th e  ra ilw ay s  a  
serv ice  w hich  w ill be so m odern  an d  up 
to  d a te  in  i ts  c h a ra c te r  a s  w ill be com 
m e n su ra te  w ith  our advanced  position  as  
a  locality  and  w e m u st m ake know n th e  
rea l position  th a t  th e  U pper P en in su la  
holds in  th e  w orld ’s a c tiv itie s , and  aid, 
a s  an  in fluen tia l body a n d  a  p o te n t force 
in th e  recogn ition  th a t  it d em an d s in 
du s tria lly , com m ercially  an d  a g r ic u ltu r 
ally.

W e supp ly  copper an d  iron  fo r th e  
w orld’s m a rk e ts .

W e h av e  m a n y  o th e r  in d u s trie s  and  
m a n u fac to rie s  of d iversified  com m odities.

We have  jobb ing  in te re s ts  in  vario u s  
p a r ts  of o u r P en in su la  an d  on as  la rg e  
a  scale  an d  on as  solid a  financia l bas is  
a s  a re  to  be found  anyw here .

W e have  v e ry  m any  la rg e  an d  s tro n g ly  
financial re ta il em porium s w ith in  o u r b o r
ders.

T he e n tire  N a tio n  is, d u r in g  th e  la s t  
few  y ea rs , a t t r a c te d  to  u s  a s  a  com ing 
ag ric u ltu ra l te r r i to ry  w hich  even th e  N a 
tio n a l G overnm en t h a s  rece n tly  ta k en  
cogn izance of an d  on w h ich  S ec re ta ry  
W ilson, of th e  D e p a rtm en t of A gricu ltu re , 
h a s  q u ite  rece n tly  com m ented .

N ow  com es th e  question , W h y  should 
w e be ham p ered  an d  k e p t back  an d  re 
ta rd e d  in  th is  g ran d  m arch  of p rog ress  
w h ich  w e a s  a  com m un ity  a re  en joy ing  
by th e  an te q u a te d  m ethods an d  th e  un - 
p ro g ress iv en ess  of our vario u s  sy stem s  of 
ra ilw ay s  tra v e rs in g  o u r te r r i to ry ?  W hy?

L e t m e call a t te n t io n  to  a  few  only of 
th e  m ain  g rie v an ces  a n d  th e n , if w ith in  
m y  pow er, su g g es t a  rem edy .

F ir s t ,  w e have  on sev e ra l of o u r ra i l 
w ays, b ran ch e s  w h ich  a re  qu ite  p ro d u c
tiv e  of tim b e r  over w hich  th e y  ru n  
fre ig h t a n d  p assen g e r tra in s  com bined, 
w h ich  th e  ra ilro ad s  a re  p leased  to  call 
accom m odation  tra in s . I  don’t  like  th e  
nam e, no t b ecau se  of th e  f a c t th a t  i t  is 
a  m isnom er, b u t b ecau se  of th e  su g g es
tio n  w h ich  th e  n am e co n ta in s  th a t  th e  
ra ilro ad  com pany  is m a k in g  a  concession  
to  th e  pub lic  w h ich  w e should  ac cep t as  
fk fa v o r  in  allow ing  u s to  ride  on such

a  tra in , w hen , a s  a  m a tte r  of rea l fac t, 
th e ir  various fran ch ise s  g ra n te d  by  us 
( th e  people) dem and  th a t  th e y  shall 
m a in ta in  a  p a ssen g e r serv ice  w hich  sh a ll 
be  am ple  an d  sa tis fa c to ry  to  th e  public 
(w e w ho g ra n t th e  fran ch ise ). Such 
tra in s  usually  le ave  som e im p o rta n t tow n, 
an d  I have  th re e  of such  b ran ch e s  in 
m ind a t  th e  p re sen t tim e —an d  th e re  a re  
m ore th a n  th a t  num ber—one leav ing  
E sc a n a b a  fo r M etropo litan , one leav ing  
M unising  fo r Cusino an d  one leav ing  M ar
q u e tte  fo r B ig  Bay.

T lie  longest such  ru n  is fo rty  m iles 
an d  th e  s h o r te s t  le ss  th a n  th i r ty  miles. 
Such tr a in s  leave  those  tow ns usually  in 
th e  m orn ing  an d  re tu rn  la te  a t  n ig h t and, 
if r ig h t p revailed , th e  g re a te r  p a r t  of th e  
tim e would be sp en t a t  th e  te rm in a l 
poin t, b u t he re  lay s our firs t g rievance . 
W e a re  com pelled by  th e  m isapp lica tion  
of tlie  w ord accom m odation  a s  applied  
to  tra in s  to  allow  th e  ra ilroad  com pany  
to  u su rp  o u r tim e a lw ay s valuab le  on 
th e ir  r ig h t of w ay  in th e  w oods w hile 
th ey  a re  engaged  In, to  us, tlie  u n in te r 
e s tin g  an d  unprofitab le  b usiness  of 
sw itch in g  logs o r syphon ing  w a te r  in to  
th e ir  eng ine  ta n k s  from  som e friend ly  
s tre a m  an d  w hich  could be bailed  in w ith  
a  cup, o r p e rh ap s  by som e m ore sim ple 
m ethod , seem ing ly  f a s te r  th a n  th e y  a c 
com plish  th e ir  ta sk , and  w hen th e y  reach  
th e ir  te rm in a l poin t, in s te ad  of g iv ing  
th e  public  an op p o rtu n ity  to  tra n sa c t 
b usiness  o r v is it th e ir  friends, ta k e  only 
tim e  enough—tw en ty  m in u tes  usually—to 
tu rn  th e ir  tra in  around  an d  s ta r t  back  
on tlie  re tu rn  tr ip . As .a rem edy , I su g 
gest th a t we firs t req u es t and  th e n , if 
n ecessary , com pel th e  roads  to  rem ain  
th re e  h o u rs  a t  all such  te rm in a l po in ts  
w hen they  m a in ta in  only one such  tra in  
a  day.

O ur n e x t g rie v an ce  lies in tlie  f a c t 
th a t  o u r ra ilro ad s  in sp ired  a  m easu re  
th a t  th e y  succeeded la te r  in  w eav ing  in to  
leg isla tion  th a t  i t  is un law fu l fo r a  p a s 
sen g e r to  ride  on an  unschedu led  fre ig h t 
tra in  an d  it is rea lly  com ical to  see 
w ith  w h a t ce le rity  and  a le r tn e ss  a  fre ig h t 
co n d u c to r o r a n  a g e n t w ill tettl you 
how  th e  c a rry in g  ou t of a  p roposition  to  
ride  on su ch  a  tra in  m ay land  b o th  y o u r
se lf an d  th e  conduc to r beh ind  th e  b a rs  
o r re su lt in  a  heavy  tine.

On sev e ra l of th e  U pper P en in su la  
roads th is  a r ra n g e m e n t w orks  a  h a rd sh ip  
an d  ad d s  a  g re a t dea l of tra v e lin g  ex 
pense to  o u r b usiness  w hich could be 
avoided, especially  so on the  N e s to ria—- 
D u lu th  ex tension  of th e  D.. S. S. & A., 
w h ere  th e y  only run  one d ay  p assen g er 
tr a in  a d ay  an d  com pel us to  rem ain  
tw e n ty -fo u r  h ou rs  a t  po in ts  w here  our 
b usiness  could be done in one to  th re e  
hours. H ad  w e ttie  r ig h t to  ride  on a  
f re ig h t t r a in  th e  troub le  would be rem e
died. I th e re fo re  believe in th e  rep ea l of 
th e  law  re fe rre d  to  a n d  in s te a d  com pel 
th e  ra ilro ad s  to  c a rry  p assen g ers  on a t  
le a s t one fre ig h t t r a in  go ing  in each  d i
rec tio n  a  day . th e  tra v e lin g  public to  
w aive  th e  r ig h t to  be delivered  on th e  
d ep o t p la tfo rm s  w hen rid in g  on such  
fre ig h t tra in s .

I  now  see a  g riev an ce  a g a in s t a  p a r 
tic u la r  road  fo r w hich  I confess I fa il 
a t  th e  p re se n t tim e  to  see  a  rem edy, 
m uch less to  su g g es t an  effec tive one. 
N e v e rth e le ss  i t  sp eak s  volum es fo r th e  
b ra in lessn ess  of th e  m an ag em en t I re fe r  
to  th e  Soo line, w h ich  s ta r t s  a  tra in  
from  E sc a n a b a  to  th e  Soo a t  5:40 a. m., 
follow ed by a  local tra in  a t  7 a . m., only 
a  li ttle  over one h o u r’s difference, and  
p rac tica lly  th e  sam e condition  o b ta in s  on 
th e  re tu rn  tr ip s  in  th e  evening . Now  
th a t  th e  su b jec t of schedu les h a s  been 
touched  i t  is no p leasu re  fo r m e to  now 
pay  m y re sp ec ts  to  m y own hom e road, 
th e  D., S. S. & A., am ong  w hose officials 
an d  c lerica l fo rce  I  can  nu m b er a  g re a t 
m any  a s  m y d e a r  p e rso n a l friends.

H ow 'ever, a s  th is  is a  figh t fo r the  
accom plishm en t of so m eth in g  defin ite  
a n d  I s ta n d  fo r th e  rem oval of ex is tin g  
evils, w ith  th e  final o b jec t in view  of 
th e  b e t te rm e n t of cond itions g enera lly , I 
would be a  t r a i to r  to  m y cause  if I did 
n o t dea l w ith  all of th e  evils on th e  
su b jec t w hich  I  hav e  been chosen  to  
cham pion  w ith o u t fe a r  of th e  one or 
fav o r to w ard  th e  o ther.

T lie ru n n in g  tim e  of No. 1 and  No. 2 
betw een  S t. Ig n ace  an d  C alum et is only 
21 m iles an  h o u r; be tw een  S au lt S te. 
M arie  a n d  D u lu th  24 m iles on w h a t is 
know n a s  th e  “ flye r” or t r a in s  No. 7 
a n d  No. 8, w hen  ev e ry  o th e r  road  h av in g  
th e  le a s t p re te n tio n s  to  being  in  an y  w ay  
m odern  a t  all ru n s  30 m iles an d  th e  
g re a te r  roads  ru n  60 m iles an  hour.

T he  se rv ice  from  th e  iron  co u n try  to  
th e  copper co u n try  is fa ir , m ade m ore 
by th e  C. & N. W . an d  th e  C„ M. & S t. 
P ., bo th  of w hich  ro ad s  go to  th e  copper 
co u n try  o ver th e  D ., S. S’. & A. tra ck s , 
b u t th e  serv ice  from  th e  copper coun try  
to  th e  iron  co u n try  is b o th  in ad eq u a te  
an d  inequ itab le . F o r  in s ta n ce , w e g e t a  
tra in  from  M arq u e tte  to  C alu m et a t  6:15 
a. m ., a r r iv in g  in  th e  copper c o u n try  a t  
a  f a ir  tim e  in  th e  m orn ing , b u t w e g e t 
no tr a in  le av in g  C alum et u n til 9:30 a. m. 
and  h av e  no o p p o rtu n ity  to  connect w ith  
th e ir  ow n tr a in  a t  N es to r ia  fo r D u lu th  
an d  no o p p o rtu n ity  to  co nnect w ith  
e i th e r  th e  C., M. & S t. P . a t  C ham pion 
or w ith  th e  C. & N . W . a t  N eg aunee  fo r 
e i th e r  of th e  d ay  tr a in s  fo r C hicago o r 
S o u th ern  po in ts.

T he  a r ra n g e m e n t fo r connection  w ith  
th e ir  n ig h t t r a in s  fo r S ou th ern  po in ts  is 
sim ply  abom inab le  a n d  show s a t  once 
su ch  g ro ss  m ism an ag e m en t an d  d is reg a rd  
a n d  even d is re sp ec t fo r  th e  r ig h ts , con

ven iences a n d  com fo rts  of th e  tra v e lin g  
public th a t  i t  d eserves  m ore th a n  a  p a ss 
in g  no tice and  if th e  ra ilro ad  in question  
re fu ses  to  yield to  th e  reasonab le  d em ands 
of th e  tra v e lin g  public, th e n  th e  public 
should  seek  th e ir  red re ss  th ro u g h  the 
ra ilroad  com m ission ; or, if  i t  becom es 
n ecessa ry , th ro u g h  th e  i.eg is la tlire .

T h e re  a re  sev era l o u tra g es  on th e  p u b 
lic w ith  reg a rd  to  th is  p a r t ic u la r  con 
nection . b u t in  o rd er to  sav e  tim e I  will 
only m en tion  one. O w ing to  a  p iece of 
m ism an ag em en t w hich a  ten  y ea r old !>oy 
w ith  o rd in a ry  in telligence could devise a  
rem edy  for, th e  p a ssen g e r  from  th e  cop
p e r  c o u n try  so u th  bound is obliged to 
spend  tw o  an d  a  half hours d u rin g  the 
dead  of th e  n ig h t in an  in sa n ita ry , poorly 
lighted , poorly hea ted , poorly v en tila ted  
old depo t w here  th e re  a re  no t even s e a ts  
th a t a  p a ssen g e r could even p a rtia lly  
lie down on, or. lay a child dow n, excep t 
on tlie  floor, w hen  th e  connection  should 
bo m ade a  close one and  could easilv  
be m ade so. T he a rro g an c e  and  a rb i
t r a r y  a n d  u n reaso n ab le  a t t i tu d e  of the  
I).. S. S. & A. in all traffic  m a tte r s  im 
p lica tin g  se rv ice  a n d  schedu le on its  lines 
a n d  its  un p ro g ress iv en ess  an d  selfishness 
and  sm alln ess  in  th e  la rg e r  m a tte rs  has  
fo r m any  y ea rs  been no ticeab le  and  h as  
a t  once encouraged  th e  co n s tru c tio n  and  
traffic a rra n g e m e n ts  w ith  com peting  
ro ad s  a n d  a t  th e  sam e tim e d iscouraged  
m any  an  im p o rta n t m a n u fac tu r in g  e n te r 
p rise  from  bu ild ing  good p la n ts  and  lo
c a tin g  p e rm an en tly  on its  ra ilw ay . T h u s  
it has been, by its  u n p rog ress ive  and  
ine rt policy, a  serious o b stac le  and  h in 
d ran ce  in th e  w ay of o u r g ro w th  and  
deve lopm ent a s  a  com m unity , com m er
cially.

T he  M arq u e tte , M unising  & S. E. 
R ailw ay  ru n s  only one re g u la r  p assen g er 
tra in  a  d ay  from  M un ising  to  Ishpom ing  
in th e  m orning , re tu rn in g  to  M unising  
in th e  evening . On a ll its  o th e r  tra in s  
you g e t m ixed up w ith  fre ig h t, logs and  
iron o re  and  receive a  serv ice  wholly 
in ad eq u a te , ru n n in g  on a  schedu le from  
15 to  18 m iles an  ho u r w hen on tim e.

T he serv ice  in to  th e  tow n of G winn 
is especially  had fo r a tow n of its  size 
am t im portance , land ing  p assen g e rs  in  a t  
a b o u t 10 a. m. a n d  com pelling  th e m  to 
leave before 3 p. m. In  th is  connection  
th e  f ’h icago m ail b ag  is obliged to  leave  
a t  th a t  hou r an d  lay  a ro u n d  th e  depot 
a t  a  L ittle  Bake, s ix  m iles d is ta n t, fo r 
nearly  five hours.

T h e re  is one ra ilw ay  on th e  U pper 
P en in su la  w hich deserves  specia l com 
m endation  a t  th is  tim e fo r i ts  p ro g re s 
siveness an d  u p - to -d a te  policy w hich  th e  
o th e r  roads  could w ell ta k e  p a t te rn  by. 
T h is road  g ives a n  excellen t p assen g er 
serv ice  w hich  is qu ite  re fre sh in g  to  us 
an d  we tra v e le rs  should show  our a p p re 
c ia tion  of th is  road  by p a tro n iz in g  it in 
every  w ay possible, o u r only re g re t be ing  
th a t  th e  sy stem  is so sm all th a t  w e a re  
unab le to  do m uch fo r them , ou ts ide  of 
ro u tin g  our fre ig h t o ver th e ir  sy stem  
w hen possible. I re fe r  to  th e  C opper 
R ange R ailroad .

Now. g en tlem en  of th e  U n ited  C om 
m ercia l T rav e le rs , th e  question  is w h a t 
a re  w e going  to  do ab o u t all th is?  In 
ou r own Council w e have  abo u t 100 m em 
bers. H ancock  Council w as  a b o u t fifty, 
all re s id e n t tra v e le rs  of th e  U pper P e n 
insula . In  ou r g ra n d  ju risd ic tio n  w e 
have  ab o u t 1,200, to  s a y  no th in g  abou t 
th e  boys w ho tra v e l o u r te r r i to ry  from  
ne ighboring  s ta te s , especially  W isconsin . 
As a  c lass  w e fu rn ish  a t  le a s t 50 p er 
cent, of th e  p a ssen g e r revenue.

I  tra v e l 1,500 m iles a  m onth  on th e  
av e rag e . O ur re s id e n t 150 m en then  
tra v e l 225,000 m iles a  m on th  o r nea rly  
3,000,000 m iles a  y e a r  a t  2%c.

T hese  figures o u g h t to  g ive  u s a  voice 
in th e  k ind  of serv ice  w e get. T lie ra i l 
roads  should recognize us if w e p re sen t 
o u r claim s. I t  a lso  seem s to  m e th a t  
if it  is nec essa ry  th a t  th e  R ailw ay  C om 
m ission  would fo r th e  sam e reason  give 
us a  h e a rin g  an d  it a lso  seem s to  me 
th a t  if. u n fo rtu n a te ly , it  b ecam e n eces
s a ry  to  push  o u r c la im s th ro u g h  the  
L e g is la tu re  we could exerc ise  th e re  in 
fluence enough to  com pel som ebody to  
s it  up  an d  ta k e  no tice.

T he  fa c t is  w e a re  th e  people w ho 
pay  th e  fiddler and  w e o u g h t to  have 
th e  k ind  of m usic w e w an t.

W h a t is a  ra ilro ad  any w ay ?
I t  is a  c rea tio n  bo rn  of i ts  good m other, 

necessity .
B efore th e  d ay s  of th e  s te a m  eng ine 

w e used  to  say  to  th e  old g ra y  m are . 
“ G it a p ,”  and  sh e ’d go a n d  “ W hoa” and  
s h e ’d stop. “G ee” and  s h e ’d Gee and  
“H a w ” an d  sh e ’d H aw  and  if she  d idn ’t 
go fa s t enough w hy  w e’d punch  h e r  
along, and  w hy? B ecause w e paid  th e  
guy who ow ned h e r  and  th a t  accom m o
d a tin g  p ro p e rty  ow ner w as g lad  to  do 
o u r bidding. W hy  in th e  nam e of sense 
doesn ’t  th e  sam e ru le  app ly  to  th e  r a i l 
roads?

W e have, i t  seem s, go t in to  a  w ay  of 
looking a t  ra ilro ad  officials w ith  aw e an d  
fea r an d  seem  to  be a fra id  to  a s s e r t  our 
r ig h ts , w hen a s  a  m a tte r  of f a c t w e and  
n o t th e  ra ilro ad s  a re  th e  people w ho 
should hold th e  w hip, a s  w e used  to  do 
w ith  th e  old g ra y  m are.

W e possess a  pow er w hich  w e don’t  
use to  th e  b es t ad v a n tag e . N o t only th e  
pow er w h ich  w e can  g e n e ra te  a s  an  
o rgan iza tion , w hich  is  considerab le, b u t 
i t  shou ld  also  be considered  th a t  w e a re  
th e  re p re se n ta tiv e s  of th e  g r e a t  jobb ing  
and  m a n u fa c tu r in g  in te re s ts  of th e  C en
tra l  W est, w ith  w hom  n ea rly  all th e  
f re ig h t w hich  m akes  t p  th e  m ig h ty

fre ig h t t r a in s  in  th is  v a s t  reg ion  o rig 
in a te s .

T herefo re , w e a re  in  position  to  a sk  
th e  ra ilw ay s  fo r a  b e t te r  serv ice. W e 
possess a  pow er to  do th in g s , to  do g re a t 
th in g s, to  be im p o rta n t f a c to r s  in th e  
g ro w th  a n d  deve lopm en t of ou r region—- 
to s ta n d  o u t an d  in s is t upon a  m ore 
m odern  an d  u p - to -d a te  ra ilro ad  serv ice.

Shall w e do it?
S hall w e exerc ise  our pow er?
Shall we use o u r influence?
W ill you do yo u r s h a re ?
I w ill do m ine.

U ra  D onald L aird .
[ I t  should  be s ta te d , in  ju s tic e  to  the  

D., S. S’. & A. R ailw ay  th a t  th is  p ap e r 
w as  w ritte n  som e m on ths  befo re th e  
change in  m an ag em e n t on th a t  road  took 
p lace a n d  th e  road  a t  th a t  tim e w as 
open to  th e  sh a rp  c ritic ism s  m ade and  
th a t  sam e  w ere  th e n  ju s tifiab le , b u t s ince 
W. W. W a lk e r’s reg im e as  G eneral M an 
ag e r, a  g re a t m any  of th e  th e n  ex istin g  
evils have  been  rem oved, an d  m oreover 
M r. W a lk e r  h a s  show n n o t only a  p ro 
g ress ive  sp ir it , w h ich  is v e ry  m uch in 
evidence to -day , b u t he h as  m e t the  
com m ercial tra v e le rs  a t  all tim es  m ore 
th a n  half w ay  an d  h as  ex tended  to  the  
C om m ittee  on R ailrods  an d  T ra n sp o r ta 
tion  every  possib le co u rtesy  an d  f r ie n d 
sh ip  th a t  w e could expect.]

The snake is no t a general favorite 
w ith either m an or woman. T he first 
impulse with m ost of us when a snake 
is seen is to find a club or stone and 
kill it. T his may be instinct. I t may 
be a feeling th a t has com e down 
through all the ages from  E ve’s sorry  
experience in the Garden of Eden. 
But, really, why should we be any 
m ore eager to kill the snakes when 
we run across them  in the w oods or 
m arshes than to slaughter any o ther 
of G od’s creatures? T hey serve some 
useful purpose or they would not 
have been created. They help in 
som e way to  preserve the nice bal
ance of nature. In  these parts the 
snakes fo r the m ost p a rt are harm less, 
and all of them  are harm less if left 
alone. If a snake finds its way into 
the home of man or into his yard, 
to kill it m ay be entirely  justifiable on 
the ground th a t it is an in truder and 
killing is the easiest w ay to teach it 
good m anners. But when we go to 
the w oods or m arshes we go to the 
home of the snake and when one 
comes into sight it would be bu t com 
mon courtesy  to genially ask to  be 
excused for in truding and pass on. 
T he snake m ay show resen tm en t at 
having been disturbed, but instead of 
taking offense, w hy not honestly  
allow that th a t is exactly  w hat you 
would do yourself if some stranger 
came prow ling around your home 
prem ises? T he hum an antipathy  to  
the snake is probably too  deep seated 
to make effective any th ing  th a t may 
be said in their behalf, bu t it m ight 
be suggested th a t o rd inary  snakes 
will no t h u rt anybody w ho leaves 
them  alone.

“E very m an.” says Judge Joseph 
Q uinn, of Salem, Mass., “has the righ t 
to w ork for w hom soever he chooses. 
Tf strikes require, as a condition of 
success, the elim ination of personal 
liberty, then strikes stand self-con
victed. B igh ts are not to be deter
m ined nor w rongs vindicated by tu 
m ultuous riots. All w ho participate 
in such rio ts w here m urder occurs 
are principles to the crim e.”

If. the ultim ate consum er finds th a t 
there is only fifty-five cents w orth  of 
saving and perhaps no saving at all in 
a twenty-five dollar suit of clothing 
after all th is vociferation about a 
tariff revision dow nw ard, he will be 
likely to  th ink  it a shoddy affair in
deed.
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Looking Ahead to the Fourth of
July.

From  the num ber of enquiries ask
ing for suggestions about building 
floats, we judge the m erchants are 
going to advertise their sto res in the 
Fourth  of Ju ly  parade.

T his is a wise plan. I t  pays to  
wake up the old town with alm ost 
any kind of celebration. T he Fourth  
furnishes a good excuse for le tting  
loose and the retailers can profit 
through good publicity gained.

I t  is no m ore than proper th a t the 
m erchants should advertise a t these 
celebrations. T hey pay m ost of the 
m oney for ge tting  them  up and do 
m ost of the work.

The secret of the good advertising 
is that the celebration en tertains the
people and puts life into the tow n....
at least for the tim e being. People 
like to be entertained, especially when 
the o ther fellow is paying the bills. 
Also, they like to have their town 
boosted, w hether the tow n is w orth 
much or not.

E asy W ay to  Make a F loat.
The F ourth  of July float pictured 

on this page is com paratively easy 
to make and is very handsom e.

T he fram ew ork consists of tw o

posts at each end of the w agon, con
nected by an arch cut out of inch 
lum ber. T he L iberty  Bell show n in 
the draw ing should be fashioned out 
of wire and covered w ith w hite pa
per festooning or flowers. A large 
bell should be suspended underneath  
the platform  and so arranged th a t the 
driver can ring  it by pulling a string  
T his will give a representation  of the 
famous old bell pealing out its great 
m essage tha t the day of freedom  had 
come. L arge globes of the kind used 
in stree t lam ps should be placed on 
top of each post.

An attractive decorative effect with 
four flags and a shield can be w orked 
out a t each end of the float as shown

in the drawing. A small flag at each 
corner of the float balances the deco
rative scheme.

Fed, white and blue paper festoon
ing can be wound around the posts 
and draped along the sides.

Girls dressed in patrio tic  colors can 
be in the wagon. T hey can w ork 
out some tableau effect or throw  out 
p rin ted  m atter advertising  the store.

T his sam e float plan can be utilized 
for an in terio r display booth. Put 
in use for a week before the Fourth  
of July it can be of assistance in sell

ing celebration goods, candy and toys.
The booth can be used for the float, 

w ith a few m inor changes, when the 
tim e comes.

For a Fourth  of July window back
ground cover the background per
fectly sm ooth w ith plain w hite crepe 
paper and leave a border of dark blue.

T hen m ake six huge dum m y fire
crackers out of builders’ paper rolled 
iti cylinders—cover, w ith red paper. 
T hese should be the sam e relative 
size as those shown in th is drawing. 
Put. .short pieces of clothes line with 
a frayed end in each dum m y fire
cracker to represent the fuse and 
touch up with red m etallic flitters to 
represent sparks.

Then make a circle of wood or 
heavy cardboard, like the one in the 
center of the drawing. T h is should 
be covered with w hite crepe paper 
and filled in w ith stars and stripes.

T he pendants below this circle 
should be opened bunches of fire 
crackers. A small circle in each cor
ner one with 1776 the o ther w ith 1913 
can be draped with two flags each.— 
Butler W ay.

The Importance of W indow Display.
"K eep your window full if you have 

to em pty your s to re” says one of the 
leading characters of a popular play 
in which a druggist builds up a phe
nom enal success w ithin a sho rt time. 
T here is a great deal in th is advice 
even if it cannot be taken a t face- 
value, and it does not pay to  let 
down on care in trim m ing a window 
even if the store carries the best 
stock of goods in town. The A m eri
can people are getting  m ore and 
more intelligent in recognizing good 
advertising and do not so readily ‘‘fall 
for" bad. C om petition becom es keen
er in the business w orld every day 
and window display is a sort of adver
tising that pays very well indeed.

A store with a window which is not 
trim m ed oftener than once in two 
weeks belongs " to  the old world." It 
is not necessary to change a window 
every day of course, nor yet to  en
tirely change it twice a week in an 
ordinary sized town. C ircum stances 
necessarily alter cases but a sharp 
business man recognizes how keen 
the com petition is in his own town, 
notices the m ethods of d rugg ists in 
neighboring tow ns of the same size 
and governs his actions accordingly.

Suppose then we rule that our man 
in business in a tow n of ord inary  size 
changes his display entirely  once a 
week, and contents him self w ith m ov
ing things about during  the week, or 
in adding a special display in one 
corner every o ther day. I t  is not 
hard to  catch the eye of the passers 
by and a slight exchange of articles 
in a window puts the em phasis on a 
different th ing  and persuades the pub
lic tha t the m an inside the sto re  is 
still alive and ready for business. 
Perhaps one week a prospective cus
tom er has been seeing a large up
tu rned  box of candy kisses in one cor
ner of our m an’s w indow as he passes 
going down tow n and in the o ther, as 
he re tu rns, a cardboard  tracing  the 
developm ent of a too th b ru sh  from  
the raw  stages up to  the  finished 
product. H is desu lto ry  glance per

haps gets no fu rther than  these co r
ners as he trudges down to business. 
The central display, a huge box of 
tooth  paste, m ounted on sm aller 
boxes has to tally  escaped his a tten 
tion. T he skillful druggist juggles 
his articles, placing the candy in the 
middle and changing his too th  paste 
to the corner form erly occupied by 
the candy. T he eye of the passer 
notes the change, and perhaps it 
suggests to him the fact th a t Brown 
(our d ruggist! is certainly w orking 
hard to make his store the best and 
he will buy th a t bottle of spring tonic 
there to  so rt of help him along.

T his is, of course in the case of a 
scattered  display, w ith no contro lling  
feature. A display tha t cannot re 
main so long is th a t which occupied 
the whole window, sim ilar to th a t 
used recently  to feature pistachio 
nuts. An enterprising  store took ad
vantage of the fact tha t “The Garden 
of A llan” was playing in town to de
vote one w indow to a desert scene 
with m iniature camels crossing the 
sands loaded with burdens of nuts. 
Above hung a sign advertising  the 
price per pound and per quarter 
pound. T he store happened to be in 
a particu larly  advantageous position, 
being near the theatre, and m any peo
ple carried a small package of the 
nuts to eat during the interm issions 
th a t they would otherw ise never have 
though t of buying.

T rade  journals will help and keep
ing one’s eyes open also helps enor
m ously in the struggle, but the im 
portance of keeping a window neat 
and new is immense. The ru les for 
advertising  in a window display are 
much the same rules th a t apply to 
o ther kinds of advertising. Even a 
scattered display m ust have a point 
in each group th a t can be quickly 
caught. T oo  m any scattered  w in
dows and too m any featured windows 
make a dull business. A happy m e
dium is the best solution of the 
problem .

You can’t alw ays tell what your 
neighbors think of you by w hat they 
say.

S. G. M AFFIT SALES CO.
118 B ostw ick A ve., G rand Rapids 

Michigan Distributors

CADILLAC-OHIO
Electric Vacuum Cleaners

W holesale and R etail

r| ' U  \  p F  Your Delayed 
1 I V i iV j L  Freight Easily 

and Quickly. We can tell you 
how. BARLOW BROS.,

Grand Rapids, Micb.

Business
Wagons
12 styles carried in stock-12

$ 47.00 to 
$140.00

SHERWOOD HALL CO., Ltd.
30-32 Ionia Ave., N. W „ Grand Rapids

F ourth  of Ju ly  Float.

F ourth  of lulv W indow Background.
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Sunny Jim Makes Permanent En
gagement.

Jam es M. G oldstein has connected 
him self w ith the underw ear dep art
m ent of B urnham , Stoepel & Co., D e
tro it. H e will spend eight m onths of 
the year in the house and put in four 
m onths on the road, calling on the 
large trade only. H e has purchased 
a p re tty  hom e in process of construc
tion, which he will occupy about July 
15. H e says the D etro it slogan is “ In

J . M. G oldstein

D etro it life is w orth  living,” but it 
should be “ In  D etro it life is high liv
ing.” Mr. Goldstein is an energetic 
and aggressive salesm an and a faithful 
and painstaking w orker and B urnham , 
Stoepel & Co. are to be congratu lated  
on securing so com petent an associ
ate and assistant.

Difference Between Enthusiasm and 
Bluff.

E nthusiasm  is the best tool in the 
kit of the m an who w ants to  get 
there. W ithout it he may m ake a 
dent, bu t he'll never do much more.

He may have ability, he may have 
personality , he m ay be filled with a 
desire, but if he lacks enthusiasm , any 
bookm aker would give you five to 
one against him in the race tow ard 
success.

No man can be enthusiastic unless 
he believes that he is doing the one 
th ing  that it is best for him to do, 
not always, but a t the time.

No man can be enthusiastic unless 
he thinks, looks ahead and truly 
visualizes the possibilities of his job.

Enthusiasm  m ust be based on t. 
clear know ledge of w here you’re 
going and a firm determ ination  to 
get there. E n thusiasm  will m ake the 
forw ard m ovem ent easy.

A shoe m anufacturer asked me to 
talk w ith and size up a young man 
he had slated#for a job on the road.

The young m an called on me. H e 
was brigh t and prepossessing— the 
kind of a fellow th a t ord inarily  m akes 
a h it w hen he en ters your office— 
not a hom e run  exactly, but you 
know he’s a t the bat.

“Do you w ant to  go on th e  road?” 
I asked.

“ I haven’t quite decided ” he re 
plied. And the striker w as out.

“ I w ouldn’t advise M r. B lank to 
pu t a m an on the road,” I said, “who 
hadn 't m ade up his m ind th a t there

was ju s t one th ing  he w anted to  do 
m ore than  any th ing  else, nam ely to 
go on the road for Mr. B lank.”

I don’t object to  a young  man 
view ing each job th a t he tackles as 
m erely a round of the ladder of pro
gress, but I do insist th a t he shail 
look upon each job as absolutely the 
cnly round he should pu t his foot on.

H e m ust be satisfied th a t the step 
he is about to take is taken ;'n the 
righ t d irection and at the righ t time. 
E nthusiasm  and doubt are sw orn foes.

A m an may overcom e error, he 
may lack judgm ent and acquire i‘ he 
may make m istakes and rem edy 
them, but he can do none of these 
th ings w ithout enthusiasm .

Enthusiasm  comes from  a belief in 
one’s self and a belief in the th ings 
one does.

T here is a difference between en
thusiasm  and bluff—bluff som etim es 
m asquerades as enthusiasm , fools the

pitcher, m akes a sacrifice and gets to 
first, but when enthusiasm  goes to 
the bat, the grand stand is on its toes, 
for it knows that a high average man 
is at the plate. F rank  Stowell.

A ph ilan throp ist is a m an who gives 
his m oney away to people he did not 
take it from.

O F F IC E  O U T F IT T E R S
LO O SE LEA F SPE C IA L IST S

2S7-239 Pearl St. (near the bridge). Grand Rapida, Mich

A. T. KNOW LSON 
COMPANY

Wholesale Gas and Electric 
Supplies

Michigan Distributors for
W elsb a ch  C o m p a n y  

99-103 Congress St. East, Detroit
Telephone, Main 5846 

Catalogue or quotations on request

G. J. Johnson Cigar Co.
S . C. W.  El  Portana 

Evening Press Exemplar
These Be Our Leaders

The sweetest music on earth is the song of the 
Summer Breezes at

R A M O N A
REED’S LAKE, GRAND RAPIDS, MICH.

L. J. DeLamarter, Park Manager

There is always something to amuse, something to 
enjoy at Michigan's prettiest summer park.

RA M O N A  T H E A T R E
offers refined vaudeville 
e v e r y  afternoon and 
evening at p o p u l a r  
prices.

R A M O N A  D A N C IN G  CA SIN O  
is carefully conducted and is like a page from a 

fairy book.

AMUSEMENT DEVICES are plentiful and only 
the best have been chosen.

IT ’S NO TRICK AT ALL to arrange a picnic for 
Ramona. Write the park manager and he will 
gladly help you with suggestions.

Sunbeam Summer Goods
ARE FULLY GUARANTEED 

WHY NOT stock up on this excellent line.
Send for catalogue of

HORSE COVERS, FLY N E T S, STABLE SHEETS, 
LAP DUSTERS, HAMMOCKS, Etc.

BROW N & SEHLER CO.
Grand Rapids, Mich.

Supposing To-night

FIRE
Destroys Your Store

and with it your day book, journal and 
ledger, or credit account system.

W hat would you do TO-MORROW? 
W H A T  COULD YOU DO?

The “CHAMPION”
Complete Accountant is

FIREPROOF
W e back this statem ent w ith a

$500
Guaranty Gold Bond

to the merchant. No insurance company 
will protect your accounts—WE WILL.

O pen—A Desk, Money Drawer. Recorder. 
Filing System and Credit Register.

You are not only protected against fire.
but also:

1— You know every cent you pay out 
or take in.

2— You can instantly te ll what every per
son owes.

3— You save all bookkeeping

4— Your accounts are always "up to ths 
minute.”

5— You know how much each clerk sells.

6— You prevent disputed accounts, re
bates and forgotten charges.

7— You have your finger constantly on 
the pulss of ysur business.

Closed—A Substantial. Fire-proof Safe.

Champion Register Company
403-412 Society Savings Bldg. 

CLEVELAND, OHIO

Use the coupon today—be protected

Champion Register Co. Date.........................
Please send me information about the Cham

pion Complete Accountant (Fire-proof.)

Name ...............................................................

Address...........................................................

Business ..........................................................

No. Accts..........................................................
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M ichigan P o u ltry , B u tte r  and  Egg A sso
c ia tion .

P re s id e n t—B. L. H ow es, D etro it. 
V ice -P re s id e n t—H . L. W illiam s, H owell. 
S ec re ta ry  a n d  T re a su re r—J . E . W a g 

goner, M ason.
E x e cu tiv e  C om m ittee—F. A. Johnson , 

D e tro it; E . J . Lee, M idland; D. A. B e n t
ley, Saginaw .

Som e A dvantages Secured T hrough  
a Cream ery.

W ritte n  fo r th e  T ra d esm an .
C ream ery? I ’ll tell you.
T h a t spring I had four thousand 

pounds of country  bu tte r in five and 
ten pound crocks th a t cost me 30 
cents a pound in perfectly  good sugar 
and flour and calico. And when I 
came to sell it all for packing stock 
at 14 cents you can see w hat becam e 
of the profit.

Sure T bought it all for best. M ay
be it w as when it was fresh, but 
there are very few farm ers’ wives 
who can w ork b u tte r so it will keep 
sweet. And anyhow, you daren’t 
tell any of them  their b u tte r is sec
onds. Every farm er raises the best 
w heat in the country  and every farm 
er's wife m akes the best b u tter. R e
m em ber the time they offered a prize 
at the fair for the best five pounds of 
country butter. T hey tried to  get 
me to  be judge, but I smelled trouble, 
so they sawed it off on H enry  F rost, 
who never could refuse anybody. Be
sides, he was real flattered to  be 
chosen. W ell, sir, there  w ere tw enty- 
nine entries, and H enry  F ro s t made 
tw enty-eight enemies. Sam P erk ins’ 
wife go t the prize and she was 
pleased enough, but she quit trading 
with F ro s t because she was afraid 
folks would th ink  she was influenced, 
so his job as judge w as a to ta l loss.

If  you are buying country  butter, 
you have got to  give everybody top 
price or there will be trouble. T he 
only th ing  I know that is w orse is 
being judge of a baby show\ T hey 
had th a t once and m ade a fellow that 
was traveling for D resser & Co. 
judge. H e w as wise. H e asked them  
to  give him five m inutes’ s ta rt and 
then announced his decision and lit 
out. By the tim e he came round 
three m onths la ter it had so rt of 
blown over.

But about the butter. W hen T saw 
all my w inter’s profit sw allowed up 
in th a t rancid packing stock, I was 
p re tty  sore. I nosed round and I 
found all the boys had • about the 
same experience, so they w ere all 
ready to  get out of the b u tte r  deal. 
O nly they didn’t  any of them  dare 
say so. All righ t, I said, I ’ll be it 
And I began talking cream ery to  the 
farm ers.

T old  them  they m ight as well have 
cash as trade  for their butter, and 
how they could get about 3 cents

bette r price. Any tim e one of the 
women came in with a crock of bu t
ter, 1 praised it up and told her 
dairy bu tter was getting  scarce now 
because m ost of the farm ers w’ere 
s ta rting  cream eries and I w as glad to 
see a few of them  bringing in coun
try  butter. It never does any harm  
to jolly a woman on her cooking and 
churning. And every time she would 
perk tip, and the only th ing  was, it 
took such a lot of time and it was 
so hard w ork she didn 't w onder the 
cream eries were grow ing.

It w asn’t three m onths before the 
farm ers round  Buffalo H um p were 
sending for an institu te m an to tell 
them  how to s ta rt a co-operative 
cream ery. I was at the m eeting. T he 
rest of the boys said I was foolish. 
If I began by encouraging a co-oper
ative cream ery, first we knew there 
would be a co-operative sto re—as if 
we didn’t have com petition enough 
already. Besides, so long as we trad 
ed out the butter, we could con tro l 
the trade, bu t the cream ery would 
pay cash and th a t’s the last we would 
ever see of the bu tter m oney in Buf
falo Hum p.

Ju st the same. I w ent to  the m eet
ing and they m ade me treasu rer of 
the com pany. W h a t’s more, I sub
scribed for $200 of the stock. The 
boys though t I w as crazy.

“All rig h t,” 1 said, "m aybe 1 am. 
But if the bu tter trade ain’t any m ore 
profitable than  it w as last w inter, I ’d 
as lief get along w ithout it. Maybe 
you m ade m ore on it than  I did on 
m ine—” (I knew well enough they 
didn’t.) And w hen it com es to get
ting  my share of the cash trade, I 11 
take m y chances.

W ell, sir, th a t was about the best 
investm ent I ever made. N ot that 
it paid any g rea t dividends. The 
stock only pays 6 per cent, and the 
rem ainder is all divided am ong the 
patrons. B ut there are seventy-five 
farm ers around Buffalo H um p who 
are a lo t be tte r satisfied than  they 
ever w ere before and L ester tells me 
there arc about tw enty-five farm ers’ 
accounts in his bank th a t w ere opened 
since the cream ery started , that 
came out of bu tte r m oney. I can’t 
see th a t 1 lost any trade on account 
of it, either.

I do know this. Before tha t, all 
the farm ers w ere down on the m er
chants. T hey wrere never satisfied 
w ith the price we gave for butter, 
and they  always believed we w ere 
robbing them  on the prices we 
charged for w hat they  traded against 
it. H alf of them  w ent all the way 
over to Coon H ollow  to avoid trad ing  
in Buffalo Hum p, they  had it in for 
us th a t bad, and the only w ay we
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broke even was th a t the Coon H ollow  
farm ers used to com e over here be
cause they had it in for their m er
chants. T h a t’s all changed. T he 
farm ers round Buffalo H um p are our 
friends. T hey will go out of their 
way to  trade here. Instead  of their 
sending all their m oney off to the 
cities, 1 believe we get m ore of their 
trade than  we used to. T h a t isn 't all 
because of the cream ery, but it be
gan with that.

Yep, I ’m still treasu rer of the com 
pany. I t ’s a good job. Every m em 
ber has to come into my store at 
least once a m onth, and m ost of them  
once a week. W e se ttle  every day 
if they w ant. I could mail the checks, 
but I let on I can keep the records 
be tte r if they sign the book instead of 
having separate receipts.

Besides, they have a picnic every 
little  while and I always get an in
vitation. And let me tell you, the 
fried chicken and p o ta to  salad and 
th ree layer cake they  bring to  those 
picnics is w orth  a m onth of ordinary 
eating. And Mrs. W rig h t is not the 
w orst cook in the world, at that

T hey are talking cream ery now 
over at the new se ttlem ent beyond 
Davis Siding. T he m erchants of Buf
falo H um p have offered to subscribe 
for all the stock if needed, and they 
will take not less than half, anyhow. 
Sol Davis, who is the leading farm er 
over there, is advising against le tting  
us have it all, and I ’m backing him 
up in it. I 've heard of too m any 
cases where the farm ers lost in terest 
when som ebody else was furnishing 
all the m oney. T hey are m ore apt to 
stick if they have som ething at stake. 
But I don’t mind saying I ’m  on the 
subscription list myself, and if they 
should insist on m aking me a director 
on account of m y experience with the 
Buffalo H um p cream ery, I could be 
induced to  accept.

T he fried chicken and three-layer 
cake they  have a t the picnics is 
w orth  it. John  S. Pardee.

N ew  Rules Governing Collection of 
Butter Samples.

T he follow ing from  the T reasury  
D epartm ent at W ash ing ton , D. C., re
lates to  the m atte r of sam pling b u tte r:

“F o r the purpose of securing rep 
resentative sam ples of suspected adul
tera ted  bu tter, and to  avoid com 
plaints of m anufacturers, ow ners, or 
holders, and requests for resam pling, 
the follow ing instructions are prom ul
gated for the guidance of in ternal rev
enue officers and inform ation of o th 
ers in terested :

“H ereafter, before sam pling any 
butter, the investigating  officer will, 
w here the b u tte r  is still on the prem 
ises of the m anufacturer, notify the 
m anufacturer of such proposed sam p
ling; and, w here the b u tte r  is on the 
prem ises of a person o ther than  the 
m anufacturer, notify the person in 
whose possession or custody the bu t
ter m ay then be, of such proposed 
sam pling, and th a t the m anufacturer 
or person in custody of the b u tte r 
will be gran ted  the privilege of being 
present in person or by represen tative 
for the purpose of w itnessing and se
curing sim ilar sam ples of the product

a t the sam e tim e and in the same 
m anner in which the G overnm ent 
sam ples are taken, if they  so desire.

“T he prescribed official m ethod of 
sam pling, except as hereinafter p ro 
vided, shall be by cutting  a V-shaped 
wedge from  opposite sides of the 
tubs or solids a t a point not lower 
than  one-fourth of the depth of the 
package from  the bottom , nor higher 
than one-half such depth from  the 
bottom , these tw o portions to  to tal 
not less than ^4-pound in weight.

"Provided sam ples shall be taken 
either by V -shaped wedge from  top 
and bottom , or by trier, where the 
m anufacturer, owner, o r holder so 
requests in w riting and waives any 
claim for dam ages to the packages > 
so sampled. T he above m ethod ap
plies equally to sam ples to be fo r
w arded to  the laborato ry  of this of
fice, and those for prelim inary tests 
by field officers, except that in the 
la tte r case the sam ples may be of 
sm aller quantity  but not less than 
!4 of a pound in weight.

“ In case of bu tter packed in prints, 
it shall be sam pled by taking a 1-pound 
p rin t from  the box or container, and 
not m ore than one-fourth of each 
sam ple may be used by the officer for 
prelim inary test, the o ther portion  to 
be put in a container as prescribed by 
T . D. 1587.

“Every original package, w hether 
in solids or p rin ts, shall be sam pled 
as above described for prelim inary 
test, w hether or no t those in terested  
agree to accept such tes t as herein
a fte r provided. Sam ples should be 
secured from  m ore than  one original 
unbroken package before reporting  
liability of m anufacturers and w hole
sale dealers. All sam ples forw arded 
to th is office m ust be packed and 
identified, transm itted  as provided in 
T. D. 1587, and the initials of the of
ficers tak ing  the same should in each 
case be w ritten  in ink on the labels 
upon the containers.

“W here the m anufacturer, ow ner or 
holder accepts in w riting  the prelim i
nary  tes t as conclusive of the charac
te r of the product, sam ples need only 
be taken from  every ten th  package 
and forw arded to  th is office, but 
w here such agreem ent is no t executed 
every package shall be sampled, as 
above described. T he acceptance of 
prelim inary  tes t shall be in duplicate, 
one copy to be forw arded w ith the 
repo rt of the  investigating  officer.

“B u tter once sam pled in the m anner 
above prescribed, and after due no
tice to  those in terested  w ho secure 
duplicate sam ples o r decline to  avail 
them selves of this privilege, will not 
be resam pled, and no application for 
such action will be entertained. A nal
ysis by the official chem ist only will 
be the conclusive and final basis ' of 
action in regard to  the bu tter rep re 
sented and the liabilities arising  there 
from.

“Officers are required to  observe 
stric tly  these instructions as to sam p
ling, and no o ther m ethod than  that 
prescribed herein shall be employed. 
All officers and em ployes engaged in 
securing sam ples of b u tte r are ad
m onished to perform  these duties 
w ith as little  delay and friction as

possible, leaving the packages sam pled 
as nearly  in their original condition 
as practicable. Any labor required in 
this w ork will be perform ed by the 
officers, or by persons em ployed for 
that purpose, and, w here requested, 
officers are authorized to pay for the 
actual quantity  taken and found not 
to be adulterated , at the current 
w holesale price of the particular 
grade or brand of the goods, and in 
clude this expenditure in their ac
counts. D uplicate sam ples taken by 
the m anufacturer, ow ner or holder 
will be at their own expense.

“Any previous rulings o r decisions 
in conflict with these Instructions are 
hereby revoked.”

N o Reply.
T w o E nglish soldiers, seeing a 

com rades coat lying on his bed, 
thought they  would play a joke on 
him, as he happened to be an Irish 
man. So they chalked a donkey’s 
head on the back of the coat and then 
w aited to see him put it on. W hen 
Mike took up the coat he gazed at 
the donkey’s head with deep earnest
ness, and then, tu rn ing  to the E ng
lishmen, he enquired, “W hich of yez 
wiped your face on my coat?"

Hammond Dairy Feed
“The World’s Most Famous 

Milk Producer”
L IV E  D E A L E R S  W R IT E  

WYKES & CO. Grand Rapids, Mich.

Michigan Sales Agents

Packed by

W. R. Roach & Co., Hart, Mich.

Michigan People W ant M ichigan P roducts

A Possible Customer
is often made by having 
ju s t the particular thing he 
or she wants.

M apleine
is a popular flavoring. Be 
sure and have it in stock. 
Order from your jobber or 

Louis H ilfer Go.
4 Dock St.. Chicago. 111.

Crescent Mfg. Co., Seattle, Wash.

Tanglefoot

Gets

50,000,000,000
Flies a year—vastly more than 

all other means combined. 
The Sanitary Fly Destroyer— 

Non-Poisonous.

R ea  & W itz ig
PRO DUCE
COMMISSION
M ER C H A N T S

104-106 W est Market St. 
Buffalo, N . Y.

Established 1873

Liberal shipments of Live Poul
try wanted, and good prices are 
being obtained. Fresh eggs more 
plenty and selling well at quota
tion.

Dairy and Creamery Butter of 
all grades in demand. We solicit 
your consignments, and promise 
prompt returns.

Send for our weekly price cur
rent or wire for special quota
tions.

Refer you to Marine National 
Bank of Buffalo, all Commercial 
Agencies and to hundreds of 
shippers everywhere.

W e w ant Butter, Eggs, 
Veal and Poultry
STROUP & WIERSUM

Successors to F. E. Stroup, G rand Rapids, M ich

IM PO R TA N T  
Retail Grocers

who wish to please 
their customers should 
be sure to supply them 

with the genuine

Baker's 
Cocoa and 
Chocolate

with the trade-mark 
Registered on  the packages.

U. S. Pat. off
They are staple goods, the 

standards of the world for purity 
and excellence.

HADE ONLY BY

Walter Baker &  Co. Limited 
DORCHESTER. MASS.

Established 1780
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T H E  BE ST EVER.

Twentieth Annual Grand Council 
Meeting, U. C. T.

Grand Rapids, June 17—T he tw en
tieth annual Grand Council m eeting 
of the U nited Commercial T ravelers 
was held in this city last week and 
it was unanim ously voted that it was 
the best convention the S tate ever 
w itnessed, so far as the U. C. T. was 
concerned. So far as fun m aking 
was concerned it was by far the best 
convention Grand Rapids has ever 
seen, barring  nothing.

T he m em bers of the U. C. T. 
th roughout the S tate were so en thus
ed over this convention th a t fully 
800 were on hand on T hursday, the 
day before the convention started . 
Many of the boys of various councils 
were w orking in th is part of the 
State during the week, and when 
T hursday  came they w ere on the 
ground early. At 7 a. m. the Suprem e 
T raveling  R epresentive of the U. C.
T. for the U nited S tates and Canada 
arrived with his wife and the recep
tion com m ittee w ere on hand at this 
early hour to receive them. L ater 
in the day m any of the v isitors ar
rived and when night came the spec
ial tra in s began to arrive. T raverse 
City Council arrived a t 11 p. m. and 
at 11:30 p. m. Cadillac Council of 
D etroit arrived on a special train.

Friday, the first day of the con
vention all the councils who in tend
ed to come w ere on hand. The re
ception com m ittee with their bands 
m et all trains and it was one steady 
parade to and from  the depot all day 
receiving our m any visitors.

The U. C. T . Police D epartm ent 
m ade a hit and w ere on the ground 
early, m eeting the trains th a t came 
in T hursday  and also all trains which 
pulled into this city on Friday'. T he 
police patro l dashed h ither and th ith 
er, picking up wagon loads of victim s 
and rushed them  off to be tried and 
fined. Grand Rapids will long re
m em ber this Police D epartm ent in
asmuch as they arrested  m any of its 
citizens, including M ayor Ellis. This 
was one of the m any funny' features 
of the convention, and was staged 
by the Village Pest, J. A. Keane.

Friday m orning the Grand Council 
convened a t the Council Cham ber at 
the city hall, a t which time several 
m atters were taken up and disposed 
of. O ne was our friend and brother. 
John Q. Adams.. T hey  disposed of 
him when they m ade Eugene A. 
W elch G rand Counselor for the State 
of Michigan. T he o ther officers elected 
were as follow s:

G rand Jun io r Counselor—M. S. 
Brown, Saginaw.

G rand Secretary— Fred C. R ichter, 
T raverse City.

G rand T reasu re r—H enry E. Perry, 
D etroit.

Grand C onductor—W . S. Law ton, 
Grand Rapids.

Grand Page—F. J . M outier, D etroit.
G rand Sentinel—John  A. H ach, Jr., 

• Coldwater.
Grand Chaplain—T. J. H anlon, 

Jackson.
Grand Executive Com m ittee—John

D. M artin, Grand Rapids; A ngus G. 
M cEachron, D etro it; Jam es E . B urt-

less, M arquette; L. P. Thom pkins, 
Jackson.

I t  w as during th is session th a t re 
solutions w ere adopted com m ending 
the law passed by the last S tate Leg
islature for the inspection of hotels. 
T he Grand Council also favored the 
1 cent postage law, and the 2 cent 
rate on all railroads, as well as lower 
rates on excess baggage.

Saginaw Council drew down the 
convention for 1914 and will show the 
boys a good time next year.

D uring the session of the Grand 
Council the ladies were entertained 
with an auto  ride around the city and 
visited points of in terest. At noon 
the officers, delegates and m em bers 
as well as the ladies had their pic
tures taken in fron t of the City Hall.

A t 1:30 the ladies w ere taken on an 
auto ride to John  Ball Park, L incoln 
Park, E ast and W est residence sec
tion, finishing a t the E lk ’s Tem ple, 
where a reception aw aited them . T his 
com pleted the afternoon for the la
dies.

A ball game was played Friday af
ternoon at Ram ona Park betw een Bay- 
City and K alam azoo, the score being 
20 to  1 in favor of Kalam azoo.

At 8:30 the grand ball was in full 
sw ing at the coliseum, w here the 
small crowd of 1,300 couples danced 
until the wee hours of the m orning. 
T hey swayed and danced under the 
entrancing  strains of T u lle r’s orches
tra. The ball was exactly w hat it 
was billed and was the biggest feat
ure of the convention. T he coliseum 
was prettily  decorated in blue and 
yellow and white the colors of the 
o rder and presented  one of the p re t
tiest appearances in its history, while 
the good music and beautiful gow ns 
and some live wire m anhood in even
ing dress m ade the event of rare  
beauty. A t 11:30 B ro ther H ydorn  an
nounced th a t the Blue Goose would 
put in its appearance in the annex 
which was pulled off on time. T his 
is the action the Convention Com 
m ittee took: T he repo rt of the Blue 
Goose was called for. O w ing to the 
strenuosity  of the convention, the 
Blue Goose succumbed, but before 
its demise, it deposited one full grown 
egg, for the p ropagation  of the spec
ies. A m otion was m ade and carried 
that this egg be forw arded to  Chas. 
W heeler, of M arquette, (prepaid) and 
be put in cold storage until the next 
Grand Council m eeting in Saginaw.

U n Saturday m orning the ladies 
were taken for a  visit to the Berkey 
& Gay F urn itu re  Co.’s show room s, 
which will be long rem em bered bv 
the ladies. A t 10 o ’clock the parade 
sta rted  and it will be som ething to 
be rem em bered th a t the parade s ta r t
ed on time, som ething unusual, b it 
we pulled it off ju st the same. In 
fact, everyth ing tha t was booked to 
sta rt a t a certain time was pulled off 
righ t on the dot. T he judges were 
Gen. W m. M cGurrin, Com m andant of 
Michigan Soldiers’ H om e; Col. L. C. 
Covell, Colonel com m anding 2nd In 
fantry  M. G., and Capt. W . G. H a r
dy, Q uarterm aster 2nd In fan try  M. 
N. G. T he council w inning the prize 
for the largest percentage of m em ber
ship in line was M uskegon Council 
No. 404. T hey carried hom e the $25

and, Cadillac Council No. 143 of D e
tro it carried hom e the prize of $25 
for the best appearance. T he judges 
stated th a t if Grand Rapids Council 
No. 131 had been in the parade for 
prizes no o ther council would have 
had a chance at them. T he crowd 
that w itnessed the parade rem inded 
one of a circus day parade crowd. T he 
crowd waited lor.g and patiently  and 
when it did arrive the crowd was 
well pleased. T here were m any 
am using features in the parade. T he 
patrol wagon was on hand and was 
the busiest outfit in the parade. T hey 
continued their farcical antics. An 
auto  displayed a large banner which 
said, "W e are the people and m ust be 
suspected.” T his caused much laugh
ter th roughout the parade. Saginaw 
Council produced some clowns which 
were very good and they, too, had a 
busy time during  the parade. The

G ran d  Counselo r E ugen e W elch

Jackson delegation and their wives 
rode in carriages as they had been 
in Jackson so long they w ere not used 
to w alking much. M uskegon C oun
cil No. 404 were a ttired  in black 
coats and white trousers and m arched 
to the strains of B eerm an’s band. 
T he Ky-Yi drum corp of O wosso ac
com panied the Ow osso crowd and 
there W’ere many other features too 
num erous to  m ention.

At 1:30 the ball gam e was on at 
Ramona P ark  and 3,000 of the sports 
were on hand to see G rand Rapids 
Council No. 131 get trim m ed to the 
tune of 20 to  21. Kalam azoo Council 
having played Bay City Council and 
won, w ere booked to play G rand R ap
ids Council for the cup and the $25. 
H ad the local Council won their game, 
they would have owned the cup for 
keeps, m aking th ree  wins in succes
sion, but having failed in th is they 
will now have to  win th ree gam es in 
succession to own it. T he prizes go 
to K alam azoo Council (cup and $25.) 
Bay City Council ge ts the second 
m oney of $20. I t  was a g rea t game 
a t that. T he score w as 19 to  19 in 
the ninth and they had to  fight it 
out. T he first tw o innings looked 
bad fo r the local boys, but they came 
back stro n g  and were in the gam e 
for blood from  th a t tim e on.

Grand Rapids Council No. 131 
w orked hard and long and they cer
tainly have been well paid for this 
hard work. O ur aim  was to have

you go hom e tired  and happy and 
those w ho w ere on hand up to  
the last will tell you th a t a happier 
crow d never pulled out of a tow n 
in the S tate  of Michigan. W hen 
H arry  H ydorn  asked any one if he 
had a good time, he generally  said, 
“ I am glad it is over. T hat pace was 
too much for m e.” T here  was not a 
thing tha t went w rong, not one. Eve
ry little detail was carried out just 
as it was planned and with all the 
harm ony that one could ask for. W e 
m ight sta te  tha t we think all the 
m em bers are  to be congratu lated  on 
being as orderly  as they were, as the 
local papers come out w ith an a r 
ticle tha t there were no arre sts  m ade 
during  the convention, and we guess 
th a t is going some. T he w riter 
knows personally  th a t this rem ark  is 
not so, as he was Chief of Police dur
ing the convention and the adding 
m achine is no t m ade that could add 
up the a rre sts  we m ade during the 
convention.

T he Convention Com m ittee held a 
m eeting Sunday m orning, June 15, 
and there was not a m em ber of this 
com m ittee tha t was absent. T here  
was no th ing  to do of im portance, 
only- pay the bills. Now that is w hat 
we call “Some Convention.” W e did 
not have a kick to straigh ten  out, 
not one.

T here was a little  incident th a t hap
pened at the M orton House on the 
evening of June 12 that is w orth 
m entioning. A bout 10 o’clock a 
rough old lum ber jack w ent up to 
the desk and registered  and asked 
for a room and the clerk sta ted  that 
all the room s were engaged, but this 
old fellow put up such a holler to the 
clerk th a t the clerk put him in a 
small room  directly  over the kitchen 
(a nice cool place). As soon as the 
guest had seen the room he im m e
diately w ent down sta irs and started  
a general house cleaning on the clerk, 
but before the fight w ent far, the 
lum ber jack rem oved his m ake up, 
and it was one of the M arquette 
m em bers from  the U. P. Council.

Im m ediately after the G rand Coun
cil m eeting in the Council Cham ber 
at the City Hall, G rand C ounselor 
Eugene A. \ye lch  called a m eeting  of 
the Grand Executive Com m itee and 
laid out his plans for the ensuing 
year.

T he only new officers in the Grand 
Council are B ro thers Perry, Hach 
and Tom pkins. H. E. P erry  was 
elected to the office of T reasu rer, L. 
P. T om pkins was elected to the office 
of G rand Executive C om m ittee and 
B rother Hach was elected Grand 
Sentinel.

T he conductor who came over on 
the special train  with the O w osso and 
Saginaw delegation was a m em ber 
of Ann A rbor Council, located at 
Ann Arbor. I t  was a special request 
that this favor be extended to allow 
this m em ber of the U. C. T. to run 
as conductor. He has been a m em 
ber for m any years, but for some time 
past he has been running on the 
Grand T runk  as passenger conductor.

F o r the first tim e in the h istory  of 
the Union D epot, the U. C. T . of 
Grand Rapids No. 131 had the pleas
ure of hanging a banner in the depot.

WM

fk*



J u n e  18, 1913 M I C H I G A N  T R A D E S M A N 15

■m

4N*

T his is stric tly  against the o rders of 
the railroad, but w hen the m atte r was 
pushed we received perm ission.

John  R. W ood, who publishes the 
railw ay guide, w as on hand to  see the 
boys have a good time and wish them 
well a t their annual convention. He 
was very much in evidence all the 
time and we think he had a good 
time, as did all the rest who attended 
our convention. H e sure is a live 
wire and w ishes th a t the boys will 
always have as good a tim e as they 
had in G rand Rapids.

T he m em bers of G rand Rapids 
Council No. 131 and their wives are 
invited to  a ttend  a basket picnic on 
June 28, at H arry  H y d o rn ’s farm. 
Take the 3 o ’clock car get off at 
H arry ’s farm . T h is  basket picnic is 
ju st to  have a jolly good time.

G eorge J. Pierce, of Jackson, form 
erly of this city, was here to a ttend  
the convention and on Saturday 
n ight addressed a crow d at the City 
Rescue Mission. Mr. P ierce is a man 
who has been on the road for over 
th irty  years and is now sales m ana
ger for the O. F. Schmid Chemical 
Co., of Jackson. Yes, the U. C. T. 
can furnish men for any th ing  from  a 
preacher up.

T he General Chairm an, H arry  H y- 
dorn, w ishes to  thank  all the m em 
bers of the convention com m ittee for 
the support he received in handling 
the convention. I t  was pulled off 
w ithout a hitch and it was because 
the boys w orked in entire  harm ony 
with him. J. A. Keane,

Chief of Police, U . C. T.

Bracing Breezes From Muskegon.
M uskegon, June  17—G rand Rapids 

certainly know s how. If there  was 
any th ing  left undone, it was no t— 
and probably never will be—discov
ered. W e heard one lady say th a t they 
were “just killing” her w ith kindness. 
W e told her such a death would p rob
ably be a happy one, so she decided 
to take the full trea tm en t and the 
last we saw of her she was on the 
way to the ball game. Oh, yes, 
speaking of ball gam es, rem inds us 
that we had a team  ready to enter 
the contest for the loving cup, but 
at the last m om ent the captain of the 
team  decided we had b e tte r  not take 
the cup back to M uskegon so soon. 
It is only two years since, it left our 
city and it would be a sham e not to 
pass it around a little . W e are aw 
ful glad that the captain decided not 
to en ter the games.

T hose U. C. T. police walked up 
and down and copped the gay in 
Grand Rapids tow n, their looks and 
actions were very droll, but they were 
on the job with the police patro l. T he 
beauty (? ) ' of their sh ining (?) s ta r 
could not be seen so very far, but 
those G rand Rapids boys they do 
go some, they  put the rest righ t on 
the bum, except Kazoo, who got 
the ir goat and took the cup righ t in 
their boat w here it will stay for an
o ther year and then, “Oh, cut it out.”

T he com m ittee appointed by M us
kegon Council, No. 404, to m ake a r
rangem ents for the Grand Council 
m eeting, wish to thank all the m em 
bers for their generous support and 
response to the various calls m ade

upon them . F ifty-six  per cent, of our 
m em bership w ere glad to be in line 
in the big parade. F o rty -fou r per 
cent, of our m em bership w ere sorry 
they could no t be in there. H ow ever, 
we had a larger percentage than  any 
o th er council represented  and, th e re 
fore, we got part of the money. W e 
did not w ant it all, anyway.

As near as we could estim ate, there 
were about a thousand people who 
w atched for the Blue Goose—and 
there  w ere probably ten thousand 
who really saw the W hite  Ducks.

W e w onder som etim es w hat can be 
the trouble w ith some new spaper re
porters, when black looks like blue, 
and a w hite duck cap looks like a 
Panam a hat.

W h a t’s the reason we can’t have 
56 per cent, of m em bership present at 
our regu lar Council m eetings? T he 
distance to  our Council room  is not 
great. Perhaps if we held our m eet
ings in Grand Rapids there would be 
m ore attendance. R em em ber S a tu r
day night, June 21, is the date and 
8 o’clock is the time. You all know 
the place. T he S ecretary-T reasurer 
will take your nam e for the assess
m ent which is due. D on’t delay. W e 
need the m oney and you need the 
p rotection .

B ro ther A. W . Stevenson and wife 
w ere in W illiam sburgh, Indiana, the 
fore p art of last week. T he occa
sion of the visit w as to a ttend  the 
w edding of the ir son, Fred. If all of 
B ro ther S tevenson’s sons are real 
diligent along m atrim onial lines, 
B ro ther Stevenson will be the proud 
possessor of quite a family of daugh
ters. B ro ther S tevenson retu rned  in 
tim e to  see the Blue Goose and, by 
the way, blue is one of his favorite 
colors.

W . P. H osk ins has resigned his po
sition w ith the W . P. Canaan Co. 
and accepted a sim ilar position with 
the H azeltine & P erkins D rug  Co. 
W e all join in w ishing B ro ther H os
kins success in the new field.

W e see from  official reports that 
sole lea ther is being adulterated  with 
epsom  salts and glucose. Surely 
these are adulterous tim es!

“ If you expectorate on the sidewalk 
you cannot expect-to -rate  as a gen
tlem an.”

B ro ther W elton, the M uskegon 
correspondent for the U. C. T. Bul
letin, did no t score in the last issue 
of th a t paper, but says he will have 
some dope for the July num ber. W e 
should w orry. J . Hv Lee.

Chirpings From the Crickets.
B attle Creek, June  17—W ell, read

ers, and U. C. T . boys especially, the 
M ichigan councils have had their 
S ta te  convention a t G rand Rapids, 
and the boys of No. 131 and the busi
ness people and citizens of the F u rn i
tu re  City have show n their v isitors 
th a t they  tru ly  know  how to  extend 
the hand of fellowship. I have never 
called on trade in G rand Rapids, but 
if th is is a criterion, I can plainly see 
th a t I have m issed cu ltivating  the ac
quaintance of some m ighty  fine peo
ple. T he convention w as one great 
big success from  the arrival of the 
first guests to  the departu re  of the 
last of the tired, bu t happy throngs.

T he boys a t headquarters w ere on to 
their jobs and, w ith their assistan ts in 
autom obiles placed the new arrivals 
in their respective hotels in quick o r
der. T he ladies were shown all parts 
of the city and the trips proved in
structive, for lots of the ladies had 
never been around  the city before. 
W hile the ladies w ere being shown 
around, the boys am used them selves 
by visiting the down town distric ts 
and enjoying them selves generally. 
L ots of the out-of-tow n boys joined 
in w ith the boys of No. 131 and m et 
the special trains which b rought in 
the fellows from  D etro it, Saginaw, 
K alam azoo, B attle Creek and M uske
gon. T he councils were well supplied 
with music, D etro it and Kalarnazoo 
each bringing a band and G rand R ap
ids was well supplied by their local 
bands. K alam azoo Council b rought 
F ischer's E xposition  Band of sixteen 
pieces and Cadillac Council, No. 143, 
of D etro it, b rought m em bers of the 
In ternational Band of W indsor and 
D etro it. T he ball a t the Coliseum 
Friday n ight was a big success, over 
nine hundred couples dancing and the 
balcony and ante room s full of non- 
dancing b ro thers and their wives.

O ne of the m any little  sidelights 
th a t m ade a h it w ith the w riter was 
the m any chances to  sing w ith the 
boys while w aiting  for tra ins and at 
the hotels. T o  me it was astonishing 
the num ber of fellows who were 
blessed with good voices and the har
m ony th a t w ent forth .

1 was afraid the theaters would get 
next to Bro. O. J. W rig h t’s  voice and 
make him such an attractive offer that 
I sent him hom e Saturday afternoon 
and U rbandale will never know how 
near it came to losing its leading 
m erchant. A big phonograph con
cern w anted him to  at least stay over 
Sunday and m ake a few records, but 
he told them  he had m ade all the rec
ords he cared to for one week.

Bro. Chas. G reenshaw , of Jackson, 
was an en tertained  out-of-tow n b ro th 
er, but Charles could no t fo rget his 
business connections and solicited 
grocery o rders on the way home from  
the ball game.

Geo. Clark, of the Putnam  factory, 
was the original tin  horn kid and en
listed the services of th ree of our 
boys. You sure were strong , George, 
and we all m ust get together again.

K alam azoo beat the G rand Rapids 
Council ball team  by hard w ork and 
hard  batting . Bro. Grolle, of Keen 
K u tter fame, was the boy who turned 
the trick and we congratu late  our 
neighboring Council in having scouts 
to  pick off a s ta r like W . S. W e all 
enjoyed the gam e and stayed to the 
finish

T he parade Saturday m orning was 
one of the big events on the p ro 
gram m e and sta rted  on time. T w o 
thousand m en w ere in line and all 
m ade a swell appearance. D etro it got 
the prize for best appearance and 
M uskegon for la rgest num ber in line 
in p roportion  to  m em bership. O ur 
boys looked swell and a banner read 
ing “B attle  Creek B reakfasts the 
W o rld ” was carried and applauded.

T he boys of No. 131 sure did them 
selves proud and it was easy to see

th a t factories, jobbers, re tail m er
chants and hotels w ere lined up with 
the boys to m ake this convention the 
big successful, happy event it turned 
out to be.

Mr. Stowe, publisher of the Michi
gan T radesm an, entertained his out- 
of-tow n correspondents a t an infor
mal dinner at the Peninsula Club 
Saturday evening. A t th is happy 
event the w riter had the pleasure of 
becom ing acquainted with the boy- 
who are sending in weekly le tte rs to 
the T radesm an and listening to some 
of E dito r S tow e’s up-to-the-m inute 
stories. Mr. Stowe is one of the few 
men who can tell a sto ry  th a t the 
average traveling  m an has no t heard. 
But then, as we all know, he is re 
sponsible for the original things 
which appear in his paper each week. 
So m any journals are filled w ith cop
ied articles and reprin ted  sayings. T he 
T radesm an is m ade new each and 
every week and out of whole cloth.

I had the pleasure of m eeting Mr. 
Follis, of M arquette Council, the gen
tlem an who sends in the scholarly 
Cloverland news. My neighbor, Bro. 
R. S. H opkins and wife, of K alam a
zoo, w ere there.

Mr. Bullen, of Lansing, did not a t
tend the convention.

Mr. and Mrs. F red  R ichter, of 
T raverse City, w ere detained and un 
able to be at Mr. S tow e’s dinner. VVe 
all had a dandy hour a t the Club and 
sure appreciated Mr. S tow e’s efforts 
in our behalf.

I know  the B attle Creek crowd real
ize th a t we were all royally en ter
tained at the G rand Rapids conven
tion and know th a t U. C. T .ism  will 
be generally  benefited. You boys 
who do not belong to our order, join 
us and let us show you w hat the 
o rder m eans to  a m an and his family. 
W e will m ake it easy for you to  sign 
an application blank and will make it 
easy for you to see you are in right.

G rand C ounselor John  Q. Adam s 
has served a successful term  and we 
predict the same good U. C. T. tim es 
for his successor, Bro. Eugene W elch, 
of K alam azoo Council.

The Grand Rapids papers gave the 
convention plenty of space and photos 
of the heads of com m ittees and snap
shots taken along the line of march.

M. Russell has accepted a position 
with the Y ours T ru ly  people.

The Battle Creek convention crowd 
missed Bro. M asters and wife, who 
had planned to  take in the convention, 
but were kept hom e a t the last m in
ute on account of the illness of Mrs. 
M asters. U s fellows m issed you, 
Bill, and your good wife.

Y our Council m eets Saturday, June 
21. Be on hand.

A ssessm ent No. 117 is due June 24.
Phone 1805 R., your item s for these 

columns. I would appreciate them.
O ur annual picnic soon. W e w ant 

you and yours w ith us.
O ur Council will appear in the 

H om e Com ing F ra te rn a l Day parade 
in B attle Creek in A ugust in the 
same costum e we wore at G rand R ap
ids. Be ready, men.

Guy Pfander.

A m an can be a friend of hum anity 
and an enem y of himself.
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5 I  ID R Y  GOODS, 

FANCY GOODS ""»NOTIONS

The D ry Goods Man Across the 
Street.

W ritte n  fo r th e  T rad esm an .
Som e day sit down quietly for a lit

tle tim e and study your com petitor. 
Very likely you have several com pet
itors. I t would be well to study all 
of them as much as you can, but the 
particular one who com es m ost di
rectly in conflict w ith you—the one 
who, ow ing to his location or to the 
class of goods he carries or to his 
personality , is g e ttin g  patronage 
which you would have if he were not 
there—study him with especial care.

If he were not there—If you are 
young and inexperienced, how you 
som etim es wish down in your secret 
heart tha t he were not there! You 
think of what a trade you could have 
and w hat profits you could make if 
only he would move away to  another 
tow n or else go ou t of business a lto 
gether. If you are very young and 
very foolish perhaps you have tried 
to  drive him out of business. Maybe 
you inaugurated an era of cut prices, 
and for a time you and he w ere ru n 
ning each o ther and all the people 
in your tow n got the benefit of ab
norm ally low prices, bu t you didn’t 
succeed in driving him out—not if 
he has any stam ina in his com posi
tion.

If you are older and m ore experi
enced you take the presence and the 
existence of your com petitor m ore 
philosophically. You know th a t if 
he were not there th a t in all p rob
ability some one else would be, and 
the some one else m ight be a shrew d
er, m ore farsighted and forceful busi
ness m an than your present com pe
titor.

Be honest w ith yourself and con
sider in ju st w hat respects your com 
petito r is s tronger than  you are.

Is his place of business m ore a t
tractive than  yours? If it is, be free 
to  adm it his superiority  in this re 
spect. H ow ever, a fine large store 
m eans high rent, and elegant furni
ture  and fixtures count into money. 
If your business will not w arran t b e t
te r quarters, it may be wise to  stay 
w here you are, even if your com 
petito r has a be tte r building than you 
have. F resh  paint, clean windows 
and good signs cost bu t little  and 
save a place from  th a t dow n-at-the- 
heel look that so soon com es from  
a neglect of appearances. You can 
at least afford these. And if you are 
made of the righ t kind of stuff you 
carry  with you a constan t am bition 
to  place your business in a com m o
dious and w ell-equipped edifice as 
soon as ever you can see your way 
clear to  do so.

Is your com petitor a b e tte r ad

vertiser than you are? Acknowledge 
it if he is, but at the same tim e d e te r
mine that th is shall no longer be 
true. W hat do you call a good ad
vertiser? Some would m ake one 
answ er to  the question, some an 
other. Perhaps the best definition of 
a good advertiser is the m an who 
uses the m eans of publicity so as to 
get the g reatest re tu rn  in proportion 
to  the expenditure. H iring  a large 
am ount of new spaper space, buying 
expensive calendars for distribution 
am ong custom ers, giving prem ium s 
with goods—these and all o th er means 
th a t it is custom ary to  employ are 
good only as they  are used in ways 
tha t bring results. Resolve righ t 
now that yotir com petitor no longer 
shall excel you along this line, that 
you will be at least as good an adver
tiser as he is—b e tte r  if possible.

Perhaps your com petitor has m ore 
capital than you and so can carry  a 
larger and m ore varied stock and 
handle m ore expensive goods. If 
such is the case you w ork at some 
disadvantage. But you m ust strive 
by tire less energy, by w atchfulness, 
by unfailing courtesy  and attention  
to the needs and desires of your cus
tom ers, and by skillful advertising, 
to m ake up in some m easure for your 
lack of capital.

May be it is the bette r way, th a t 
you have plenty of m oney and your 
com petitor is the little  fellow. If so. 
do not despise him. You never can 
tell by the looks of a frog  how far he 
can jum p. T he p resen t hum ble cir
cum stances of your com petito r may 
not prevent his giving you a very hard 
tussle to hold your share of the trade 
of your com m unity w ithin the next 
few years.

Y our com petitor is one of the con
ditions th a t you have to  reckon with. 
Do no t belittle  his abilities and re 
sources. Do not hold him in con
tem pt and derision. Do no t indulge 
in slam s and innuendoes a t his ex
pense. You only give him a lo t of 
free advertising by so doing. W hen 
you take the trouble to run down 
your com petitor o r his goods, your 
hearers shrew dly guess th a t he is 
w orry ing  you. If he is a plunger, 
don’t prophesy th a t he will soon go 
broke. If he is u ltra-conservative, 
don’t vociferate on his being a back 
num ber. I t  is not in good form  for 
you to  m ake predictions—resu lts will 
justify  o r condem n his m ethods.

Recognize th a t your com petitor 
ha& a righ t to  live and to  achieve 
w hatever m easure of success he can 
honorably m ake his own. If you can 
bring  yourself to  regard  him as a 
friend and neighbor instead of an 
enem y, so much the better. Do not

Increase Your Sales
B y S ellin g

Cumfy Cut Vests and 
Union Suits

These garments are knit to 
fit and the straps cannot 
slip down over the shoul
ders, Why sell the ordi
nary kind, when you can 
sell these garments at the 
same price.

PAUL STEKETEE  
& SONS

Grand Rapids, M ichigan

LAMSON

Since 1879
Lam son Carriers have met every 

demand of advancing requirements 
of modern store service until today 
they are found indispensible in more 
than eighty thousand American 
Stores, ranging from the three-clerk 
shop all up the line, to the world’s 
most celebrated and palatial estab
lishments. from Dawson to Mexico 
City, from New York to Manila.

Ask Your Neighbor

Wire, Cable, Tube, and Belt Carriers. 
T H E  LA M SO N  C O M PA N Y  

Boston, U. S. A.

mserviceJ
OVERALLS THAT LOOK 
EXACTLY LIKE “ DADS”

We are showing some new  
numbers for the little fel
lows and they are proving 
to be excellent sellers. We 
also  h a v e  som e sp ec ia l 
‘‘close out lots” of men’s 
overalls that are worthy 
of consideration by pro
spective buyers. Ask our 
salesmen.

Grand Rapids Dry Goods Co.
Exclusively Wholesale Grand Rapids, Mich.
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stand in fear of your com petito r; yet 
in your estim ate of him  give him full 
credit o r all his stro n g  points. As 
a m atte r of good tas te  keep still 
about his w eaknesses.

W hile never neglecting  your own 
business to w atch w hat your com pe
tito r is doing, still if you are wise you 
can learn much from  the m an across 
the street. H ow ever, you m ust not 
be a copy-cat. If he comes out with 
a brigh t idea this week, don’t you 
make an im itation of the same thing 
next week. Do some of the bright 
things yourself and do them  first. 
M anifest initiative of your own, do 
not w ait to be spurred  to  action by 
the superior efforts of your com pet
itor.

Be ever ready to learn w hatever 
your com petito r’s business can teach 
you, bu t at the same tim e always 
rem em ber tha t it is by your own 
energy, your own know ledge, your 
own judgm ent of circum stances and 
conditions that you m ust stand or 
fall. Fabrix.

A Consumer’s V iews on Salesman
ship.

I am not a salesm an. But I am a 
good buyer, and have probably pu r
chased m ore th ings tha t I did not 
w ant than any man of my age. 
Hence, it may be in teresting  to sales
men to listen for a brief spell to a 
consum er’s idea of w hat constitu tes 
good salesm anship.

F irs t of all, be good natured. I 
here and now confess th a t nine- 
ten ths of w hat induces me to buy is 
the ability of the seller to  jolly  me 
along. Cheerfulnes and signs tha t 
you feel good, enjoy life, and are 
full of glee inside, are be tte r than 
a le tte r of in troduction  from  Mr. 
Rockefeller.

H ave a thorough know ledge of 
your goods, also of the o ther fellow’s 
goods. L earn how they are m ade 
and when, and who m akes them . Re
spect your custom er’s desire to know 
and fill him up with inform ation.

D on’t argue. S tate facts. D on’t 
arouse opposition in the buyer’s 
mind. A gree with him, or dodge the 
issue. Lead him around to som e sub
ject w here you are at one. I hate to 
have a seller try  to  prove to  me I ’m 
w rong. Perhaps I am ; but I don’t 
like to  adm it it.

Use plain language. If you are 
selling autom obiles don’t talk  about 
carbure to rs and reciprocating  dudads 
and com pound thingum bobs. Go 
som ew here and learn  the English for 
these things, and how to m ake them 
clear to a wash-wom an. N ever use 
a term  when there is any doubt 
w hether the custom er understands it 
W e don’t like to be m ade to  appear 
ignorant.

Tell the tru th . If you are with a 
firm w here you dare not tell the 
tru th , leave it.

Be candid. Do not conceal th ings 
T he th ing  you have to  sell has cer
tain m erits ; it ought to sell on those. 
T o sell a th ing  upon m erits it does 
not have is poor policy.

Be dependable. Even if you make 
a casual rem ark, for instance, th a t 
you will send a man a bunch of b lo t
ters or a book or a calendar, don’t

fail to do it. F o rg e ttin g  is alm ost 
as bad as lying. If  you prom ise to 
come back nex t Tuesday, do it or 
send a telegram . C reate the im pres
sion tha t you will keep your w ord if 
it bankrup ts you.

Rem em ber nam es and faces. If 
you are no t gifted in th is respect, get 
a little  book and every evening set 
down the nam es of the people you 
have m et and some distinguishing 
characteristic of each of them . W rite  
down any rem arks your custom er has 
m ade about his family. Study this 
It is all a p art of the im portan t art 
of jo llying us along.

Hlave a good appearance. T here  
m ay be a few peple left who like to 
see a dirty  sh irt and frayed cuffs, but 
they are grow ing scarcer every day.

T he a rt of salesm anship begins in 
the mind. T hink success, think con
fidence, think a thousand dollars. 
W hy think fifty cents? T hese 
thoughts in your brain will ooze out 
of your face. You will radiate these 
qualities. T he g rea test factor in sell
ing is personality . And personality  
is m ade by thoughts.

Avoid personal intim acies. L et me 
talk about myself, and look in terested  
while I am expanding. But don’t 
speak of yourself any m ore than  you 
can help. T ake an axe and chop the 
pronoun “ I” out of your vocabulary. 
W hat do you care? Jo lly  me along.

In fine, be as hum an as possible. 
You are no t a catalogue nor a p rin t
ed circular. You draw w ages because 
you are supposed to  be a human 
being. Be it! D on’t be huffy, sensi
tive, im patient, dictatorial, indiffer
ent, egotistic, o r m echanical. Be a 
good fellow. Be the kind of man 
people like to  have around.

W hen you attack  a  custom er aim 
tw o inches below his collar bone. If 
you can m ake him L IK E  you it is 
far and away b e tte r than to  try  to 
P R O V E  anything to his mind. V ery 
probably he hasn’t m uch m ind to 
speak of. But we all have hearts.

F rank  Crane.

Herbert F. Caswell, Bankrupt.
In  the D istric t C ourt of the U nited 

S tates for the W estern  D istric t of 
M ichigan—Southern Division.
In  the m atter of H erb ert F. Cas

well, B ankrupt— In  B ankruptcy  No. 
1171.

N otice is hereby given tha t in ac
cordance w ith the o rder of th is court, 
the undersigned, T rustee, will sell 
at public auction to the highest bid
der, on Tuesday, the 24th day of 
June, A. D., 1913, a t tw o o’clock p. 
m., a t the sto re  form erly occupied 
by said bankrupt, a t P ortland, Ionia 
county, M ichigan, the stock of m er
chandise and sto re  fu rn itu re  and 
fixtures and accounts receivable of 
said bankrup t; said stock consists of 
a general line of dry goods, also a 
sm all line of ladies’ and gen ts’ w ear
ing apparel and notions, and is in
ventoried a t cost price at $0,091.73 (as 
follow s: Stock $5,218.29, furniture and 
fixtures $550.05, accounts receivable 
$323.39). T he stock is well p ropor
tioned, in excellent condition and is 
located in the cen ter of the business 
distric t of P ortland.

An item ized inventory of said assets

m ay be seen a t the office of the un
dersigned, Portland , M ichigan, or at 
the office of K irk E. W icks, Referee 
in Bankruptcy, H ousem an Building, 
G rand Rapids, Michigan, or a t the of
fice of H. J. H orrigan , A ttorney for 
on hand for exam ination before the 
opening of said sale.

Said sale will be for cash and sub
ject to  the confirm ation of said court, 
and notice is hereby given that if an 
adequate bid is obtained said sale will 
be confirmed unless cause to the con
tra ry  be show n w ithin five days from 
the date thereof.

D ated June C, 1912.
G L E N N  S. B E N JA M IN , 

T rustee.
II. J. H O R R IG A N , Ionia, Mich.

A tto rney  for T rustee. Adv.

Success.
M ake yourself a part of your busi

ness and your business a part of 
yourself.

Am bition and application will carry 
a m an over everything.

¡Find your place. Find pleasure in 
it and you will fit.

H appiness, and not wealth, is real 
success in life.

P rom ptness is the cardinal point of 
all; honesty and in tegrity  go with it.

Seek recreation  after w orking 
hours. I t  will fit you for be tte r work- 
on the m orrow .

Luck plays a part in m any a m an’s 
success, but do not bank too much 
on it. Play safe.

T here are plenty of good rungs on 
the ladder besides the top one. Se
lect a good one and reach your goal.

AWNINGS

O ur specialty is AWNINGS FOR STORES AND 
RESIDENCES. We make common pull-up. 
chain and cog-gear roller awnings.
Tents. Horse. Wagon. Machine and Stack 
Covers. Catalogue on application.

CHAS. A. COYE, INC.
Campa Ave.u and Louis St. GRAND RAPIDS, MICH

It Rests the  N erves
The only sus- 

cessful Health 
Heel Cushion 
Shoe on the 
market.

It is built on 
especially design
ed patented com
fort last, which 
allows space for 
the cushion in
stead of taking up 
ro o m  intended 
for the foot. High 
quality of leather 
and best of work
manship. Illus
trated b o o k le t 
upon request.

Agents wanted 
everywhere.

S. J. Pentler Shoe Mfg. Co.
Milwaukee, Wis.

Patentees and Exclusive D istributors

Established in 1873

BEST EQUIPPED FIRM IN THE STATE

Steam and Water Heating 
Iron Pipe

Fittings and Brass Goods 
Electrical and Gas Fixtures 

Galvanized Iron Work

T H E  W E A T H E R L Y  CO.
218 Pearl S treet G rand Rapids, Mich.

The Standard Line of Gloves and M ittens which 
you will w ant to see before you buy.

WRITE FOR SAMPLES
WE WILL SEND THEM BY PREPAID EXPRESS

The Perry Glove and Mitten Co. Perry, Mich.
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Benefits of the In-S tock M ethod. 
W rit leu fo r tiie  T rad esm an .

M ore and m ore of recen t years 
shoe m anufacturers are advertising  
anti selling stock shoes. T he in-stock 
departm ent has become with m any 
prom inent m anufacturers a conspicu
ous and im portan t feature of their 
business.

T he tendency to carry  big lines of 
stock shoes is a significant one for 
several reasons; and in view of the 
fact that certain econom ic conditions 
make it highly probable that this is 
io be an increasingly effective m ethod 
m the shoe d istribution  of the future, 
the subject is w orthy of study both 
from the standpoint of the m anufac
tu rer and that of the retail shoe deal
er.
From  the M anufacturer’s S tandpoint.

F rom  the m anufacturer’s standpoint 
the stock shoe business is an a ttra c 
tive proposition. It increases the to 
tal volume of business done, and that 
for the reason that dealers ordering  
stock shoes are the ones th a t are 
learning the a rt of, and acquiring the 
facilities for, quick stock-turns. Con
sequently these dealers are bigger 
and b etter buyers than  those who ad
here to  the older custom  of giving 
a single advance order. N aturally  
the conservative dealer will w ant to 
play safe. N ot .infrequently  he un
derestim ates the call for certain  lines 
T o  re-order m eans delay and loss pi 
trade, for the m anufacturer m ust have 
a reasonable length of tim e in which 
to make up the stock.

C arrying stock shoes is the m ore 
econom ical m ethod of shoe d istrib u 
tion inasm uch as m ore shoes are sold 
w ith fewer traveling salesm en. To 
be sure interest on the m anufacturer's 
m oney represented  in stock m ust be 
figured in the expense of p roduction; 
but this is far m ore than  offset by 
the saving in salaries and travelers’ 
expenses.

M anufacturers carry ing  stock shoes 
can run their factories on an even 
schedule. T hey  are not rushed to 
death at certain  tim es, and running on 
half time at o ther seasons. And this 
fact has an im portant bearing on the 
m atte r of economic production.

But one of the m ost evident advan
tages to  all parties concerned is that 
the plant tu rn ing out stock shoes can 
turn  out a b e tter com m odity for the 
price than  the factory rushed to  the 
lim it in filling re-orders. Some kinds 
of work turn  out well under the high- 

. est pressure, but shoem aking m ust 
no t be rushed too  fast. Good work 
requires a certain am ount of time. 
Shoe m anufacturers m aking a feature 
of their in-stock facilities are acquir
ing a reputation  for well-made, de
pendable m erchandise.

F rom  the Shoe D ealer’s Standpoint.
T he several branches of the shoe 

industry are so closely related and 
in ter-dependent that a benefit to the 
one is a help to all; and, conversely, 
an injury to any one hu rts  all the 
rest.

The in troduction  of the stock shoe 
plan is one of the best th ings that 
ever happened to the shoe dealer.

T o  begin with, it gives the small 
dealer with a lim ited capital an op
portunity  that he could no t otherw ise 
secure. And some small dealers have 
a way of developing into big m er
chants once they get an opportunity .

In  the bulletin recently  published 
by the G raduate School of Business 
A dm inistration of H arvard  U niversity, 
to  which atten tion  has h itherto  been 
cailed in this departm ent, it appears 
from the data in hand that stock-turns 
vary all the way from  l.o to 3.6. Now 
the m atter of stock-turns is one of 
the m ost im portant in shoe m erchan
dising; and th is report m akes it evi
dent tha t many shoe dealers th rough
out the country  are not tu rn ing  their 
stock with sufficient frequency. E n 
tirely  too much m oney is tied up in 
m erchandise which could easily be re 
leased, provided stock-tu rns were 
m ade w ith g rea ter frequency. Shoe 
m anufacturers carrying ample lines of 
stock shoes for quick shipm ent are 
doing m ore to  encourage and make 
possible frequent stock-turns than 
anybody else in the trade.

A nother big advantage to the shoe 
dealer of the in-stock m ethod is that 
it enables him to  sell his shoes at a 
be tte r price. C ut-price sales of foo t
wear are caused m ainly by accum ula
tions of unsalable m erchandise. But 
every reduced price pair of shoes sold 
during  the season in a given com m un
ity reduces by so much the to tal net 
profits to  the shoe dealers of that 
com m unity.

And for ano ther th ing  the in-stock 
m ethod of shoe d istribution is help
ing to  prom ote saner and m ore con
servative styles. Shoe dealers are 
no t opposed to  new styles and even 
novelties, as such—provided they are 
novelties and styles th a t sell. W hat 
he does object to  is g e tting  stuck on 
a lot of new stuff tha t prom ised loud
ly, but failed to  fulfil. The stock 
shoe plan does away w ith this source 
of loss to the shoe dealer. T he shoe 
doesn 't really becom e a stock shoe 
until it m akes good in paying quan ti
ties.

F o r these and o ther reasons that 
m ight be cited, it appears that the 
stock plan is going to play an im por
tant part in the shoe distribution  of 
the future. Chas. L. Philips.

A B O Y ’ S S H O E
That W ears  
Better Than 
Its Price

The heads of thous
ands of families can 

testify  to its stur
dy, STAYING  
POWERS

When you sell 
No. 391

you sell Boy’s 
Service Satis
faction, and 
THAT 

HELPS 
TRADE

Rindge, Kalmbach, Logie & C o., Ltd.
Grand Rapids, M ich.

m A

The Dressiest W hite of A ll 
the W hite is

THE NUBUCK WHITE
No. 5120, GOODYEAR WELT

SM OOTH, CLEAN, CAREFULLY M ADE

Price

$2.85

B and C in stock

Less 10% 
in Ten Days

Grand lfapidsfihoe & Rubber Cq.
The Michigan People Grand Rapids

m
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Pleasure Seekers and Summer F oot
wear.

In a certain  sense of the term  the 
vacationist is a pleasure-seeker. Of 
course the main th ing  sought in a va
cation is recreation, but recreation  is 
a species of legitim ate pleasure; so 
the person who plans a vacation is 
really p lanning a pleasure-seeking ex
cursion.

V acations and the vacation spirit 
call for vacation apparel, of which 
footw ear is an im portan t feature. And 
as there is quite a diversity of ideas of 
nature of the ideal vacation and where 
to enjoy it, so there is a diversity 
of opinion on suitable apparel for va
cation purposes. T he man who is go
ing to the woods to fish for a couple 
of weeks will not equip him self as 
does the one who is going to  spend 
a couple of weeks at a fashionable 
w atering  place.

But no m atter w here the vacation
ists are going nor w hat they are going 
to do, they will find clothes (includ
ing shoes) precisely adapted to their 
needs.

The shoe dealer should push these 
several kinds of shoes strong ly  at 
tim es when people are m aking p repar
ations for leaving the city. These 
goods usually carry attrac tive  profits, 
and the business is nice and clean, 
and decidedly w orth  going after.

But there is another phase of this 
question w orth  considering. All of 
the people of the com m unity do not 
get away during the sum m er m onths; 
and at any time the num ber who have 
gone is quite small as com pared with 
those who are home and “on the job .” 
W hy no t feature vacation footw ear 
for stay-at-hom es? Tell them  they 
can enjoy the foot-com forts of a real 
outing by w earing your outing shoes. 
Suggest that, if they can 't quit the 
city, they  can at least refresh their 
feet by w earing cool, restful footw ear 
designed and built specifically for 
p leasure-seekers who dem and the 
m axim um  of com fort in sum m er 
shoes.

W ise furniture dealers are  telling 
city-dw ellers how they can create a 
"bungalow ” effect in their hom es righ t 
in the heart of the city by installing 
“bungalow ” furniture for sum m er; 
and the shoe dealer with im agination 
will readily see how he can play up 
this sum m er footw ear idea. Stick a 
pin in this suggestion and w ork it 
out betw een now and August 1.— Shoe 
Retailer.

W indow Selling.
W indow  trim m ing is really window 

selling, but so few m erchants under
stand the real value of the space be
hind their plate glass windows, and, 
as a result, their displays are apt to 
give an erroneous im pression of the 
character of the store, of the class 
of goods carried, and even of the per
sonnel of the establishm ent.

T o  m erely place goods on display 
m eans absolutely noth ing; nor is 
there  any real way of learning 
through books how to reach the pub
lic, a ttrac t atten tion  and secure p a t
ronage. A m an to m ake a successful 
show ing m ust first study his locality, 
its habitues, their needs and desires. 
Once having learned this, the next

step is to  cater to these people.
Y our sto re  m ay be in the shopping 

district, a residential o r a factory sec
tion, or th a t frequented by profes
sional people, such as lawyers, doc
tors, den tists and o thers, and to them 
you m ust play. The conditions ob
taining in these different divisions are 
unlike in every respect, for salable 
goods in the one would rem ain un 
sold in th e  o ther and to  endeavor to 
force a five-dollar article on a ninety- 
nine cent pocketbook is an evidence 
of a lack of conception of true m er
chandizing.

Bay City’s Four Day Trade Extension  
Excursion.

Bay City, June 17—T he various 
com m ittees of the Bay City boosters 
are m aking elaborate preparations for 
their annual northern  trip, which be
gins July 6. T he blazier coats to be 
w orn by the boosters while on the trip  
were received yesterday. T hey are 
of a light black flannel with orange 
stripes. Bowler hats to m atch the 
coats will also be worn.

R. B. Lawrence, the yell m aste r for 
the boosters, has a num ber of new 
yells tha t are being rehearsed  by 
m em bers of the yell corps. 'A n  invi
ta tion  has been received from  the 
Alpena B oard of Com m erce asking the 
boosters to put on the playlet, "Mr. 
G rouch,” during their visit to Alpena. 
T he play was w ritten  by R. B. Law 
rence, and was given in this city last 
April when it received a g rea t deal 
of applause.

T he Em anuel band, which has been 
engaged for the trip , is practicing  a 
num ber of live m arches, besides a 
num ber of songs, as m ost of the 
m em bers of the band are singers. At 
the different tow ns to be visited the 
boosters will parade the main street.

T he H ighland Pipers, of D etroit, 
have also been engaged for the trip.

D uring the parades to  be held at 
night a num ber of electrical devices 
w ith an illum inated display of Bay 
City boosters’ slogan, are being made.

T he boosters are in som ew hat of a 
quandary as to w hat they can take 
along on the trip  as a m ascot. W hile 
a num ber of good suggestions have 
been offered, as yet nothing definite 
has been arranged.

T he boosters plan to leave Bay City 
Sunday evening, July 6, and after a 
trip  extending to m ost of the tow ns 
in the north, will re turn  the following 
T hursday. T he itinerary  will be as 
follow s:

M onday.
Gladwin, Mt. F orest, Bentley, Nine 

Mile, Pinconning, S tandish, S terling, 
Alger, W est Branch Roscom m on, 
G rayling, F rederick, W aters, Gaylord, 
V anderbilt, W olverine, Indian River, 
Cheboygan.

Tuesday.
Leave Cheboygan 10:30 a. m., spend 

the day on M ackinac Island and re
tu rn  in the evening.

W ednesday.
Cheboygan, Alcona, Tow er, Ona- 

way, M illersburg, LaRocque, Metz, 
R ogers City, Posen, Belton, Cathre, 
Alpena, Lachine, H illm an, Alpena. 

T hursday.
H arrisville, AuSable, T aw as City, 

E ast Taw as, Melver, Em ery Jc., T aft,

Hale, L ong Lake, South Branch, Lup- 
ton, Rose City, E m ery Jc., P resco tt, 
W hittem ore , T urner, Tw ining, Otner, 
P ine River, Bay City.

Nine tim es out of ten it is not be
cause men do not work hard tha t their 
efficiency is low. It is because their 
efforts are poorly directed and their 
working conditions adverse in some 
way. T oo  many econom ists preach

parsim ony instead of efficiency as a 
means to a profitable end.

HONÛRBfLT
SHOES

We Show Below a Few of the Numbers That Have Made Our

Bertsch Line Famous
979—Men’s Gun Metal Button G. 

W. double sole, tipped D
& E .................................... $2.35

960—Same Blucher cu t..........  2.35
999 Same as 979 only single

sole ..................................... 2.25
998 Same as 960 only single

sole ......................................2.25

Perfect fitting roomy last. 
You cannot beat these num
bers anywhere.

Mail orders solicited. 
Complete catalogue on 

request.
They wear like iron.

HEROLD-BERTSCH 
SHOE CO. 

Grand Rapids, Mich.

H IR T H -K R A U SE CO.
T anners and Sh oe Manufacturers 

Grand Rapids, Mich.

A
Repeater

No. 493 is a Rouge Rex Shoe that sells season after season to the same 
customers, because of its easy-fitting, service-giving qualities.

It is an eight inch outing shoe, made of Kangaroo Calf stock, with full 
bellows tongue and bark tanned sole.

No. 444 is the same style shoe, but made of Black Elk leather, and with 
indestructible Chrome leather outsole.

Write for samples and prices.
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W hat Sleep W ill Do for a W om an.
Sleep is one of the m ost— I m ight 

say the g rea test—aid to  beau ty ; a 
w om an's beauty nap is an absolute es
sential to her good looks. Lack of 
sleep will m ake her look old and sal
low, while a sufficient am ount will 
give her youth  and beauty.

Many women think it is enough to 
sleep seven hours at n igh t; this is 
true in the m ajority  of cases, but it 
a beauty nap was indulged in during 
the day, I am sure that the woman 
w ho claim s she is aging despite the 
fact that she is exercising, dieting 
rn d  doing various stun ts to  preserve 
her youth, would find th a t the nap 
would do m ore for a rresting  the 
flight of youth and beauty than any
th ing  else.

Some women are so constitu ted  that 
the average hours of w akefulness 
and activity is too long for them ; 
their nerves become so tired and in 
e id e r  to continue activity throughout 
the day a suprem e effort m ust be ex
erted. T his would be all r ig h t if it 
was only for one or tw o days, but 
to continue it daily will eventually 
not only rob one of her g reatest a s
s e t-b e a u ty —but it will also under
mine her health.

However, the beauty nap is a th ing  
tha t m ust be cultivated, bu t once one 
has learned to control the senses it 
will be an easy m atter to  drop into 
an unconscious state and rem ain so 
for a period.

It m ay be difficult for one who is 
actively engaged, to  relax into a sleep
ing state during the day. T o begin 
w ith 1 w ould suggest that no effort 
be m ade to  sleep—not even to  lie 
down, but sitting  w ith the elbows on 
table, head resting  on hands, m ain
tain an indifference to w akeluless. To 
confine the m ind to thinking of light 
and simple things, gradually close 
the eyes, relax the m uscles and 
breathe rhythm ically, soon one will 
experience the desire to  sleep and you 
will then realize that you have gained 
contro l of your senses.

If you should fail the first few tim es 
m your efforts do not become dis
couraged but continue; you will soon 
be able to providing you follow di
rections.

T his beauty (day) nap would not 
be so generally necessary if the p rop
er am ount and sort of sleep was se
cured during the night. O ne cause 
of inability to  go to  sleep and sleep 
soundly is cold feet. I his many 
wom en com plain of both sum m er and 
w inter—that is, their feet feel cold to 
the touch. T h is sta te  is the result 
of poor circulation which m ay be in 
creased by w earing during the night 
a pair of warm  slippers lined with

down, also see that the low er ex trem 
ities are well pro tected  with warm  
covers.

Sleeplessness m ay be caused by too 
great rush of blood to  the brain, or, 
m ental activity. In either case a mild 
exercise and m ental control would be 
advised.

H aving robed oneself for the night, 
not fo rgetting  the "dow n slippers.' 
begin exercise by standing erect and 
clasping the hands at the back of the 
neck. Begin action by gentlv  ex ert
ing with the hands a p ressure upon 
the neck; this will decrease the flow 
of the blood to the brain. Then bend
ing the trunk at the waist, gently  
sway the upper portion  of the trunk 
from  righ t to left and forw ard and 
back; then move it around in a c ir
cle.

This exercise should be indulged in 
with a slow and gentle m ovem ent, 
the only effort put fo rth  by the hands 
g rasping the neck. The m ental should 
be as inert as one can well render if. 
In m ost cases after this has been in
dulged in from five to ten m inutes 
a desire to sleep will follow ; it is then 
time leisurely (not with haste and de
term ination  to  sleep) to  put out the 
lights and retire.

O ne should never expect to derive 
full benefit from  sleep with a light 
burning. In fact, in our cities ligh t
ed by electric lights which burn all 
night at our window's, it is alm ost 
equal to  having the lamp in the room 
lighted. Hence, it is advisable, if 
you would not have upon aw akening 
tha t tired look of the eyes to protect 
them  by extinguishing all lights in 
y our room  and provide shades for 
w indow s—green or some o ther color 
which will deaden the light which 
shines in from  outdoors.

M any wom en have adopted w hat 
they call “ the pillow sleep" for secur
ing the desired rest. I t  is quite p rac
tical, inasm uch as the pillows not 
only afford an abundance of com fort, 
but the pleasure of being surrounded 
with so m any beautiful pillow s—for 
there m ust be dozens of then, in all 
sizes and designs—produce a quiet, 
happy and contented m ental a ttitude, 
for, to be the possessor of beautiful 
th ings delights all wom en; hence 
sleep will m ore easily come because 
the m ental is satisfied.

Then, too, one grow s tired of the 
pillow' each n igh t; perhaps it is 
not adaptable in size — with an 
asso rtm en t to choose from one 
will readily be suited; some of 
the o thers may be em ployed to  give 
rest to the o ther p arts of the body.

Am ong this assortm ent of pillows 
is to be found o thers than  those 
filled with down. F o r instance, the

hop pillow m ust not be overlooked for 
it is invaluable for relieving tired 
aches o r congested conditions; this 
pillow should be covered w ith heavy 
red flannel. T o  derive the full bene
fit it should be heated very hot and 
applied to  the p arts affected. T he 
red flannel will m ake a variety  of 
colors and m aterials, bu t if one w ish
es to relieve the solid color of red it 
m ay be em broidered in any desired 
design, or, it may be covered with a 
slip.

T hen there is the rose pillow— this 
should be kept cool—the odor of 
which the average wom an loves, can 
either be bought o r m ade at home.

T he odor of pinks induces sleep to 
m any women. If it is not convenient 
to secure and prepare such a pillow 
for a head rest, a spice pillow will 
answ er the purpose quite as well.

T here are also the various flowers 
and herbs which m ay be embodied 
into pillows to suit each individual’s 
sense of smell, all of which, will 
serve the purpose.

Every one is not fo rtunate  enough 
to be located in their own hom e and 
consequently it is no t convenient to 
surround them selves w ith pillows and 
m any o ther accessories. F o r such 
wom en I would advise to each day 
provide a bouquet (no t necessarily  a 
large quantity) of their favorite per

fum ed flowers. T hese are no t placed 
w here the odor reaches her until she 
is ready to tu rn  out the light for the 
night. She then opens a w indow, ar
ranges the flowers in a vase and sets 
them  w here the breeze will carry 
their perfum e to her, which will soon 
produce such a contented  and tra n 
quil sta te  of m ind th a t sleep will 
come unconsciously.

Ju s t w hat num ber of hours should 
be consum ed in sleep to  retain  one’s 
beauty could no t well be given. Some 
natu res require m ore sleep than  
o thers. Seven hours is usually con
sidered enough for rest, but 1 have 
found if the average wom an would 
retain her youth  and beauty she m ust 
not only take her seven hours for 
sleep for the building up of her sys
tem, but she should take ano ther one 
o r tw o for the recuperation of her 
body. T h is last sleep will resto re  her 
com plexion, m ake her eyes b right, 
take the w rinkles out of her face, 
and keep her form  elastic.

F lorence Hebe.

TOREACHYOUR

PATROHS-FRIEMDS

Don’t Be Deceived 
on Salt

QEVERAL grocers have 
recently told us that they 

have bought another brand 
of salt, under the impression 
th a t they were getting  
Diamond Crystal Salt put 
up under another name.
In th is they were fooled. No 
Diamond Crystal is sold under any 
name but Shaker or Diamond 
Crystal. All Diamond Crystal salt 
has our name as manufacturers on 
the original package or container.

Diamond Crystal Salt Co. 
St. Clair, Mich.
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STO R E PA PE R S.

Some Reasons W hy They Are D e
sirable Publicity.

W ritte n  fo r th e  T rad esm an .
The sto repaper is a com bination of 

personal le tter, new spaper and hand
bill. It possesses all the advantages 
of each and escapes their defects.

I t  goes as stra ig h t to its m ark as 
a personal letter. I ts  publisher can 
send it w here he pleases, and a care
fully constructed  m ailing list will 
practically  elim inate waste.

Its  editorials can be as personal as 
a w ritten  le tter, chiefly because every
body has come to look on new spapers 
as a medium for “live” m atter, and 
it parallels the new spaper, in con
taining the new s in terest which is the 
la tte r 's  chief source of power.

it is like a handbill in tha t its ad
vertisem ents have no com petition to 
lessen their pull. N ew spaper adver
tisem ents always m ust com pete for 
a tten tion  with every advertisem ent in 
the new spaper. T he sto repaper is 
jo u r  advertisem ent, so hurtful com 
petition is impossible.

Some m erchants prefer to distribute 
sto repapers by hand. Such a sj'stem  
is not only apt to be w asteful, but it 
dim inishes the scope of the little  pub
lication.

H and-distribution  necessarily con
fines a sto repaper to a lim ited te rr i
tory—m ail-delivery carries it every
where. T h ere 's  no one whom  the 
m ails do no t reach and, m oreover, a 
paper by mail inevitably has m ore 
value in the eyes of its recip ients than 
hand-delivered m atter.

A m ailing list is therefore, a prac
tical necessity  in sto re  paper adver
tising and should be w orked up long 
before the first issue appears.

T he construction  of a m ailing list 
is not hard, a lthough m any m erchants 
are ignoran t of the best way to go 
about it.

Perhaps the follow ing suggestions 
will be helpful.

M erchants whose counties have 
telephone exchange have little cause 
for w orry.

T he m ore substantial of consum ers 
are patrons of the telephone com pany 
and the securing of their nam es is 
easy. The telephone d irectory  has a 
habit of being up-to-date, so tha t 
nam es secured from  it are apt to be 
the nam es of “live” prospects.

M anj’ m erchants secure nam es 
from  lists of vo ters which can be 
bought or borrow ed from  election 
com m issioners, county clerks and so 
on.

O ther m erchants secure the nam es 
of prospects from  poll tax  lists.

Still o thers scan the colum ns of 
local new spapers for nam es of people 
not already secured. Church direc
tories, supply others, and school en
ro llm ents are often helpful.

P rize con tests are used by o ther 
retailers and a description of a typi
cal contest of this kind is given be
low.

A handbill or new spaper advertise
m ent is specially designed to contain 
a certain  num ber of m isspelled words. 
A coupon is attached to the adver
tisem ent sta tin g  th a t prizes will be 
given all con testan ts who mail in the

advertisem ent w ith all incorrec t spell
ing underlined. Such a schem e is 
able to  round up a lo t of s tray  nam es 
and it can be varied to  suit the occa
sion and the w ishes of the individual 
retailer.

Souvenirs can be offered to chil
dren, each child being asked to  regis
ter nam e and address in a book kept 
for the purpose.

A fter a m ailing list is made, nam es 
should be enrolled on cards together 
w ith any inform ation th a t would be 
helpful in “drum m ing” the prospect. 
F urtherm ore, the m ailing list should 
be revised at intervals so th a t dead 
tim ber m ay be lopped off.

New nam es should be added as rap
idly as is practical so tha t no new 
leads m ay be overlooked.

In using  the mails to send out a 
storepaper, re tailers should not for
get th a t U ncle Sam provides a cheap 
and easy way to get publicity. The 
postal regulations sta te  th a t any 
new spaper w ith a bona fide m ailing 
list and space to sell advertisers can 
be delivered free on the carrier 
rou tes w ithin which such m atte r is 
mailed.

T his ru le  is helping scores of m er
chants to  mail their s to re  publica
tions free of postage. T hey simply 
charge a nom inal subscription price, 
open their colum ns to  non-com peting 
advertisers and Uncle Sam delivers 
the sto repaper free.

Succeeding num bers of this series 
will trea t of the arrangem ent, lay-out 
and w riting  of storepapers, doing so 
in elem entary fashion so th a t even 
the tim idest re ta iler can see how 
easy such a publication is.

A nderson Pace.

August Peters, Bankrupt.
In the D istric t C ourt of the U nited 

S tates for the W estern  D istric t of 
M ichigan, Southern  Division. In  
Bankruptcy.
N otice is hereby given th a t in ac

cordance w ith an o rder of this Court, 
I shall sell a t public sale to the h igh
est b idder on M onday, the 23d day of 
June, 1913, at 2 o’clock, p. m., a t the 
store form erly  occupied by A ugust 
P e te rs  a t 204 P ipestone street, in the 
city of Benton H arbor, B errien coun
ty, M ichigan, the assets of said bank
rupt, consisting principally  of music 
supplies, pianos, organs and m usical 
instrum ents, fixtures, etc., piano con
tracts, certain  real estate, and three 
second hand autom obiles. An inven
to ry  and appraisem ent of assets m ay 
be seen at the office of W illard  J. 
Banj'on, Referee in B ankruptcy, St. 
Joseph, M ichigan. Said sale to be 
for cash and subject to  confirm ation 
by th is court and notice is hereby 
given th a t said sale will be confirmed 
within five days after filing m y report 
w ith the Referee, unless cause to the 
con trary  be shown.

D ated, St. Joseph, Michigan, this 
12th day of June, 1913.

B U R T O N  G. ST A R K E , T rustee.
Adv.

Few  wom en le t a m an go to the 
end of the w orld for them . They 
know th a t the road to the end of 
the w orld is bordered with o ther 
women.

Make Soda W ater Pay Your R ent

MANY grocers and small gen
eral merchants have done

this season after season, and are 
making it pay better every year.

Soda water is rapidly be- «sj 
coming the national bever
age for men, women and 
children. You cannot af
ford to delay longer.

“ L iqu id” Stock  
Iceless
Soda Fountains and besides you have nothing

to wrap or deliver.
are built in sizes and styles 
to suit every taste, and to fit 
every purse. “Liquid” Iceless 
Fountains lead in refrigera
tion, sanitation, speed and 
economy.

When you buy “Liquid” 
Stock Fountains you buy 
fountains shipped from 

Crated stock on a day’s notice

A s k  lo r  p h o to g r a p h s  o f

Soda water profits are large, 
transactions are ail spot cash.

th e  1 9 1 3

T y p e  “ H ”  and

N ew  York Boston  
W  Pittsburg Cincinnati M ilwaukee. Minneapolis 

Atlanta  S t. Louis- Kansas City D allas' Los A n g e la

P e e rle ss

Built in several sizes and 
styles, and a wide range of 
prices.

A  Hundred Thousand 

Visitors

Every year a hundred thousand visitors pass 
through the Home of

SHREDDED WHEAT
at Niagara Falls, N. Y., and inspect every detail 
in the manufacture of Shredded Wheat Biscuit 
and Triscuit. This means a million intelligent, 
enthusiastic advertisers of Shredded Wheat in ten 
years—all working for you, Mr. Grocer—helping 
us to make business for you. Are you getting 
your share?

Nothing so delicious and nothing so easy to 
prepare as Shredded Wheat with canned peaches, 

pears, plums and other fruits. You 
sell both the Biscuit and the fruit.

Shredded Wheat is packed in neat, substan
tial wooden cases. The empty cases are sold 
by enterprising grocers for 10 or 15 cents 
each, thereby adding to their profits on 
Shredded Wheat.

MADE O N L Y  BY

T h e Shredded W heat Com pany
NIAGARA FALLS, N. Y.
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M ichigan R etail H ard w are  A ssociation .
P re s id e n t—F . A. R echlin . B ay  C ity.
V ice -P re s id e n t—C. E . D ickinson, S t. 

Joseph .
S ecre ta ry —A rth u r  J . S cott, M arine  

C ity.
T re a su re r—W illiam  M oore, D etro it.

L ooking Ahead in  the Stove Busi
ness.

W ritte n  fo r th e  T rad esm an .
T he man who does the best work 

is the man w ith mind at ease, and the 
man with m ind at ease is the one 
who has prepared for all contingen
cies. Looking ahead and planning 
ahead is ju st as vital to successful 
business as to achievem ent in any 
o ther walk of life.

Now th a t the warm sum m er days 
are com ing on is the time for the 
hardw arem an to m ap out his fall 
stove cam paign. O f course, his first 
in terest is the transaction of im m edi
ate business; but m idsum m er always 
brings days when there is little  to do 
around the store, when the usual 
custom ers are flocking to sum m er re
so rts or away on their holidays, and 
when the chief task of the selling 
staff is to keep cool.

A m an can keep cool far m ore suc
cessfully with his mind concentrated 
upon som e other task than when he 
has noth ing to think of except the 
heat. But betw een m anual labor and 
m ental labor, the la tter, on a hot 
July day, brings forth  less sweat. So, 
instead of bustling  around, the hard 
warem an in the dull m om ents of July 
and A ugust will find it cooling to de
vise plans for inducing his clientele 
to keep warm  in m id-w inter.

T he fall stove cam paign calls for 
a deal of prelim inary work. An im
portan t factor is the new spaper ad 
vertising. Then there is the selec
tion of the stock. Furtherm ore, 
every wide-awake dealer p repares a 
list of “prospects” to  whom he espec
ially lays siege; and in connection 
with this list of prospects there is 
the m ethod of approach and com- 
paigning to be planned.

T he habit of leaving all these de
tails until the last m om ent is still too 
com m on for com fort. T he result is 
th a t the average stove dealer finds 
himself, when the busy season sets 
in, w ith tw ice to much w ork to  do 
and no t half enough tim e in which 
to  do it. T h is in tu rn  m eans th a t 
the fall stove cam paign is only half 
a cam paign, and th a t the resu lts fall 
far sho rt of w hat careful p lanning 
and system atic w ork m ight realize.

So large a share of th is w ork can 
be done in advance th a t it is a w on
der th a t careful p reparation  for the 
fall stove cam paign is no t the rule 
ra th er  than  the exception.

M apping O ut the A dvertising.
I t  is difficult to w rite good adver

tising  in a hurry. T he preparation  
of effective copy dem ands tim e and 
thought. A brigh t idea m ay occur 
at any m om ent; but when it does 
occur, it is best to m ake note of it 
and then leave it to  simmer. T he 
idea will then have time and space 
in which to grow. O r, if there  are 
flaws, they will come to  light.

“ Dashed off,” last m om ent adver
tising is be tte r than  no advertising  at 
all. O ften  it is very good. But the 
dealer leaves it w ith the conscious 
th a t it is not all th a t it m ight have 
been. A nd having to  prepare adver
tising  copy in the very m idst of a 
brisk selling cam paign detracts from  
the efficiency of the re ta iler’s sales
m anship. In small businesses w here 
the advertising m an and the salesm an 
are one and the same individual, this 
is im portant. In  large businesses 
the advertising  man has noth ing else 
to do but p repare advertising  copy 
and map out advertising cam paigns. 
Is it significant that he usually does 
this w ork well in advance of the sea
son?

The shrewd and far-sighted stove 
dealer will snatch time in the warm, 
quiet m idsum m er days to give a few 
hours close and careful study to  the 
topic of stove advertising. F irs t, he 
will study the line of stoves he in
tends to handle. W ith  the aid of the 
m anufacturers ' litera tu re  he will be 
able to pick out the s tro n g  selling 
points of each stove in his list. T hen 
he will consider which of these sell
ing points will make the m ost effec
tive appeal to his particu lar constit
uency'.

Bearing these th ings in mind, the 
dealer, a fter careful prelim inary 
study of sam ple advertisem ents 
should be able w ithout much diffi
culty to prepare strong , forceful 
copy. S tagey effects should be 
avoided. T he retailer in preparing  
advertising  copy should always have 
his eye upon the men and women 
whom he seeks to  influence, the u l
tim ate readers of his advertisem ents 
and the ultim ate purchasers of his 
stoves. W hat argum ents will appeal 
to them ? W hat line of ta lk  will in
te rest them —will induce them  to  call, 
to look a t his line, and to  give him 
an opportun ity  of personally  convinc
ing them ? T hese are  the questions 
for the re ta iler to  consider and to 
answ er in p reparing  his copy.

I t  will pay the re ta iler to lay out 
his advertisem ents in advance. M ost 
retailers leave this im portan t m atter 
to the prin ter. I t  requires some 
technical know ledge; bu t th is the re 
ta iler can easily secure, and, once

secured, it rem ains a perm anent as
set.

T he spare m om ents of the m idsum 
m er m onths will give the retailer 
am ple tim e to study advertising  lay
outs, and to lay out his own adver
tising effectively.

T he Im p o rtan t P rospect L ist.
An im portan t facto r in stove-sell

ing is the prospect list. T he retailer 
can, by a process of gradual sifting, 
divide his public into tw o classes; the 
m ore num erous but less im portant, 
who are no t in the m arket for stoves 
and riot likely to  be; and the less 
num erous but m ore im portant, who 
are likely to  purchase stoves during 
the fall cam paign. Upon th is la tte r 
class, once he has them  tagged and 
listed, he can concen trate  his efforts,

thereby securing b e tte r resu lts than 
w here his stove cam paign is m erely 
in the form  of a general appeal.

M any of these nam es are  picked 
up in the course of trade. People 
who come in to  purchase o ther a r
ticles display some in terest in the 
stove departm ent. Even though they 
do no t buy, there is the likelihood 
th a t they  will buy. Such people are 
listed as p rospects by the wideawake 
dealer. An order for stove repairs 
may bring  to light the fact th a t a 
new stove is badly needed. T he fam 
ily is a t once listed, in the hope tha t 
the cam paign will persuade them  of 
the need, and ultim ately induce a 
purchase. O ne dealer, th rough a 
girl book-keeper in his office, keeps 
careful tab on prospective brides and

SEASONABLE GOODS

Elk, Gulf
Lawn Hose <( Moore, Sphinx 

Clipper, Revero

H alf and th ree-quarter inch

Lawn Mowers: “F. & N.” Complete Lines 

Diamond Steel Goods 

A ll A bove Factory Brands

“Michigan” Oil Cook Stoves

M ichigan Hardware Company
Exclusively Wholesale

Ellsworth Ave. and Oakes St. GRAND RAPIDS, MICH.

Foster, Stevens & Co.
W holesale Hardware

157-159 Monroe Ave. :: 151 to 161 Louis N. W.

Grand Rapids, Mich.

cm
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groom s in his vicinity. H e lists both 
so th a t when they talk  over the m at
ter of house furnishings, both will 
sim ultaneously refer to So-and-So’s 
as the place to buy stoves.

By this and o ther m eans lengthy 
lists—lists quite long enough for all 
practical purposes—can readily be 
compiled. The dealer and his clerks 
should be always alert to  pick up new 
names, to  be added to the m ailing 
list. People so listed will be in te r
ested, no t m erely in stoves, bu t in 
o ther lines of hardw are; and their in
cidental purchases will be m ore than 
enough to justify  a brisk  campaign.

In  handling  such a m ailing list, 
bear in m ind th a t the w ork is an edu
cational one. A careful follow-up 
cam paign of advertising  should be 
m apped out, and com m enced in ad
vance of the actual stove-selling sea
son. I t takes tim e to secure retu rns. 
T he actual resu lts will not come until 
some time after the first shot is fired. 
Thus, an educational cam paign com 
menced in A ugust will bear fruit in 
the actual selling m onths of Septem 
ber or O ctober. In  isolated cases, 
the re tu rns m ay not be realized until 
the ensuing year. Y et the cam paign 
is alw ays w orth  while.

G etting A fter the Prospect.
T h e  follow -up cam paign should be 

carefully planned. M any dealers 
make a practice of sending out m ere
ly the lite ra tu re  supplied by the m an
ufacturers. T h is is good, but it is 
not sufficient. T he dealer should in
ject into his m ailing cam paign his 
own personality  and th a t of his store.

T he usual cam paign, s ta rtin g  in 
A ugust, will involve the sending out 
of stove advertising  m aterial in in
stallm ents, a week or ten days apart. 
T he in troductory  item m ight very 
well be a carefully w ritten  circular 
letter, telling som ething of the ad
vantage of m aking a careful and leis
urely selection of a new stove, and 
refe rring  to the especial advantages 
in dealing at So-and-So’s store. The 
advantages of a bran-new  stove in 
the house, the labor-saving involved 
in the m odern kitchen range, can be 
touched on.

Follow this with ano ther le tte r re
ferring  to the ou tstand ing  selling 
poin ts of the particu lar stove han
dled, and inviting a call. T hen send 
a stove catalogue. T hen follow with 
o ther item s of the m anufacturer’s lit
erature , accom panied, if convenient, 
by a circular le tte r from  the retailer.

I t  is be tte r to spread a m ail-selling 
cam paign over a m onth  o r six w eeks 
than  to shoot fo rth  all your a rg u 
m ents in one installm ent. T he sell
ing points, the advantages of stove 
buying, the advantages of dealing 
with So-and-So, will, under the in
sta llm ent plan have a b e tte r  oppor
tunity  to  sink in.

W illiam  Edw ard Park

Marquette Postoffice N ow  First 
Class.

T he M arquette postoffice is the 
first in the U pper Peninsula to  join 
the list of the first class, its busi
ness for the last year having been of 
such m agnitude as to perm it it hav
ing th is distinction. I t  is a very fine 
accom plishm ent and we congratu late

the efficient postm aster, H on. John  
D. M angum, for having achieved such 
success. Mr. M angum  was alw ays a 
hustler and he has w orked hard to  
build up the G overnm ent’s business 
in his city. H e has been on the job 
constantly , has given it skilled a tten 
tion, and the fact th a t he has won 
out in his determ ination  to  place the 
office in the first ranks speaks vol
umes fo r his ability. H e is a man 
of splendid executive ability with a 
g rea t capacity  for work, and w ith it 
all he is honest, fearless and loyal. 
W e congratu late  him as well as the 
city for which he has achieved such 
distinction.— Ishpem ing Iro n  Ore.

H e Got Stuck.
“ I decided to  stop keeping chickens 

and keep geeses instead,” said a new 
Am erican. “ So I go by the m arket 
and think 1 get me three geeses—two 
shes and one m an. But the feller 
stuck me. He sold me one she and 
two him s.”

COMING C O N V EN TIO N S TO BE H ELD  
IN M ICHIGAN.

Ju n e .
M ichigan A ssocia tion  of C oun ty  C lerks, 

M arq u e tte , 25-26.
C atho lic  C hu rch  F ed e ra tio n , G rand  

R ap ids, 25-26.
July.

N atio n a l A m a te u r  P re s s  A ssociation , 
G rand  R ap ids, 3-4-5.

M ichigan B illp o ste r A ssocia tion , D etro it. 
L u th e ra n  B und, G ran d  R ap ids.
T he M ichigan S ta te  R e ta il J ew e le rs  

A ssociation , S ag inaw , 16-17.
A ssocia tion  of P ro b a te  Ju d g es  of M ich

igan , G rand  R ap id s, 22-23-24.
G rand  C ircu it R aces, G ran d  R ap ids, 

28-31.
S w ed ish -F in ish  T e m p eran c e  A ssoc ia 

tion  of A m erica , D o lla r B ay, 31, A ug. 2.
S ta te  Golf L eague, S ag inaw , J u ly  31, 

A ug. 2.
A ugust.

M ich igan  A ssocia tion  of C om m ercial 
S ecre ta rie s, L udm gton .

M ichigan A b s tra c to rs ' A ssociation , 
G rand  R ap ids.

M ich igan  S ta te  F u n e ra l D irec to rs  and  
E m b alm ers ' A ssocia tion , G ran d  R ap ids, 
5-6-7-8.

M ichigan S ta te  R u ra l L e t te r  C a rr ie rs ’ 
A ssociation , G rand  R ap ids, 5-6-7.

M ich igan  A ssocia tion  of th e  N atio n a l 
A ssocia tion  o f S ta tio n e ry  E n g in eers , 
G rand  R ap ids, 6-7-8.

In te rn a tio n a l B ro the rhood  of E lec trica l 
W orkers , S ag inaw , 9.

C en tra l S ta te s  E x h ib ito rs ’ A ssociation , 
G rand  R ap ids, 6-7-8.

B lue R ibbon R aces, D e tro it, 11-16.
G rand  C h ap te r R oyal A rch  M asons, 

A nn A rbor, 18-22.
M ich igan  C h ris tian  E n d e av o r U nion. 

G rand  R ap ids, 28-29-30-31.
Social O rder of M oose, D e tro it. 

S ep tem ber.
C en tra l G erm an  C onference, G rand  

R apids.
M id -W est A ssociation  of D eaf M utes, 

G rand  R ap ids.
W e st M ichigan S ta te  F a ir , G rand  R a p 

ids, 1-6.
G rand  Council O rd er S ta r  of B e th le 

hem , D etro it, 2.
S ta te  E n c am p m en t K n ig h ts  of P y th ia s , 

K alam azoo , 2-3-4.
G rand  C ircu it R aces, K alam azoo , 4-8. 
M ich igan  S ta te  F a ir , D e tro it, 15-20. 
G rand  C irc u it R aces, D e tro it, 15-20. 
M ichigan F e d e ra tio n  of L abor, K a la m a 

zoo, 16-19.
E a s tm a n  K odak  E xposition , G rand  

R ap ids, S ept. 29, O ct. 4.
O ctober.

M ich igan  S ta te  P h a rm a c e u tic a l A sso 
c ia tion , G rand' R ap id s, 1-2.

M ichigan P h a rm a c e u tic a l T ra v e le rs ’ 
A ssociation , G ran d  R ap id s, 1-2.

G rand  Lodge L oya l O rder of M oose. 
A nnual C onference on V o cational G uid 

ance , G rand  R ap ids, 19-20.
G ran d  Council of th e  I. O. O. F ., K a la 

m azoo, 21-22-23.
N a tio n a l A ssociation  fo r th e  P rom otion  

of In d u s tr ia l E du ca tio n , G rand  R ap ids, 
23-24-25.

M ich igan  B ee K eep e rs ’ A ssociation , 
D etro it.

M ich igan  S ocie ty  o f O p to m e tris ts , D e
tro it.

M ich igan  S ta te  T e a c h e rs ’ A ssociation  
A nn A rbor, 30.-31.

N ovem ber.
M ichigan R e ta il Im p lem e n t an d  V ehicle 

D ea le rs’ A ssociation , G ran d  R ap ids.
N a tio n a l B a p tis t  C ongress, G ran d  R a p 

ids.
D ecem ber.

M ichigan K n ig h ts  of th e  G rip, G rand  
R apids.

J a n u a ry , 1914.
M odem  M accabees of th e  U n ited  S ta tes , 

B ay  C ity , 11-15.

Reynolds Flexible Asphalt Shingles
HAVE E N D O R S E M E N T  OF LEA D IN G  A R C H IT E C T S

Reynolds Slate Shingles After Five Years Wear Wood Sfling/ej After Five Years Wear

Beware of Imitations. Ask for Sample and Booklet.
Write us for Agency Proposition. Distributing Agents at

Columbus Youngstown Utica Milwaukee
Cleveland Buffalo Scranton St. Paul
Cincinnati Rochester Boston Lincoln. Neb.
Dayton Syracuse Worcester Chicago

And NEW YORK CITY

Detroit Kalamazoo
Saginaw Battle Creek
Lansing Flint
Jackson Toledo

H. M. REYNOLDS ASPHALT SHINOLE CO.
Original Manufacturer, GRAND RAPIDS, MICH.

Use Tradesman Coupons
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G ran d  Council o f M ic h ig an  U . C. T .
G ran d  Counselor-—11. A. W elch , K a la 

mazoo.
P a s t G rand C ounselor—Jo h n  Q. A dam s, 

B a ttle  C reek.
G ran d  J u n io r  C ounselo r—M. S'. B row n, 

S aginaw .
G rand  Secretary-—F red  C. U ichter, 

T ra v e rse  C ity.
G rand  T re a su re r—H en ry  E . P e rry . D e

tro it.
G rand  C onducto r—W . S. L aw ton. G rand  

R apids.
G rand  P ag e—F . J .  M outier, D etro it.
G rand  S en tin e l—Jo h n  A. H a th . J r . ,  

Cold w ate r.
G rand  C hap la in  —T. J . H anlon, Jack so n .
G rand  E xecu tive  C o m m ittee—John  D. 

M artin , G rand  R ap id s; A ngus G. M e- 
E a ch ro n . D e tro it; J a m e s  E . B u rtless, 
M arq u e tte ; L P. T hom pkins, Jack so n .

M ic h ig an  K n ig h ts  of th e  G rip .
I ’residen  t—FYa ldi L. D ay, Jack so n .
S ec re ta ry  and T re a su re r—-Wm. J . D ev-

e reau x . Purl H uron.
D irec to rs— H. P . G oppe 11, S ag inaw ;

J. Q. A dam s, B a ttle  C reek; Jo h n  D.
M artin , G rand 1llapids.

M ich ig an D iv is io n , T . P . A .
P res id en t -Fred II. l.ooki
F irs t  V ice-P res  Iden t—O. M. E m erson.
Second Vice-Pires id en t—11. C. C ornelius.
S ecre ta ry  and  T reasure Clyde E .

Brow n.
K. Y ork, K.B oard  of D ire î l o t s —('lias.

G. L eavenw orth , \V. E. Crow ell, L. P.
H adden . A. B. A llport, D. G. M cL aren ,
J . W. P u tn am .

New s and Gossip of the G rand R ap
ids Boys.

Grand Rapids, June IT.—Grand 
Rapids had a traveling m en’s con
vention last week and G rand Rapids 
Council, No. 131, had som e w ork to 
do. W e w ere all glad it w as com ing 
and we are all glad it is over. Many 
of the v isitors said it was a success 
and from  all appearances it was a 
hum m er. W e are sorry  th a t there 
were not m ore m em bers present. No 
doubt they will be sorry  when they 
hear of the good time they missed.

D uring the convention com m ittee 
m eeting last Sunday, the Blue Goose 
egg was found. T he com m ittee de
cided to  mail the egg to M arquette 
Council by parcel post, with in struc
tion not to hatch same.

W hen you are on the road, boys, 
th ink  of H. C. H arper. Mail him a 
postal card, care B utterw orth  H o s
pital, if you can’t call in person. 
B ro ther H arper is im proving slowly 
and No. 131 hopes he will be able 
to get out soon.

It was moved and supported that 
A lbert K eane hereafter be recognized 
as the V illage Pest.

W e wish to sta te  th a t W alte r K. 
Schm idt of the C am era Shop, has 
one of the finest and best pictures of 
Grand Rapids Council No. 131, in uni
form  there is to  be seen, and the 
boys should appreciate the same by 
ordering  one.

W e m issed one m em ber who did 
no t a ttend  the convention and that 
was Sunny Jim  from  D etro i.t W e 
would like to  hear from  him.

G rand R apids Council, No. 131, of
fered th ree prizes to  the m erchants

for the best U. C. T. decorated store 
fro n ts—$35, $15 and $10. A ccording 
to the decision of the judges, we are 
paying three prizes for displaying 
kitchen cab inet- shoes and clothing 
and not for U. C. T. decorations. W e 
believe, no doubt, these judges acted 
in good faith, but m isunderstood the 
com m ittee who asked them  to  do the 
work. W e wish to  publish this so 
those who really were entitled to the 
prizes can know the reason why.

Forget the Blue Goose!
W m . D. Bosm an.

C ollections Should Be C arefully 
W atched.

W ritte n  fo r th e  T rad esm an .
N ot long ago a m erchant in a small 

tow n found him self in business diffi
culties. Investigation of his books 
revealed at least part of the trouble. 
H undreds of dollars were owing from  
men who were recognized dead beats 
—who had become such since the first 
charge was made. A good many dol
lars were charged up in little ten 
and fifteen cent item s. Accounts 
which w ere perfectly  good had never
theless been allowed to run for 
m onths and even years.

Evidently, that m erchant would 
have been helped by a system atic and 
intelligent m ethod of handling collec
tions, with a view first of all to  p re
venting  dead beats from  finding a 
place on the books, and, next, to  pre
venting  credits from  running for too 
long a time.

N ot all dead beats are such in the 
first instance. M any accounts when 
charged are perfectly  good, but the 
debtor, as a resu lt of m isfortune or 
allow ing bills to  accum ulate, finds 
him self too far behind to  ever over
take his debts. W ith  such men. 
prom pt and regular collections by the 
cred ito r are a g rea t assistance in 
keeping out of deep w ater and a val
uable education in p roper business 
m ethods.

Recognized dead beats should be 
know n and shunned. T here is no use 
taking chances w ith the man who, 
according to  the united testim ony of 
Sm ith, Brown, Jones and Robinson 
has run  up accounts w ith them  and re 
fuses to  pay and can 't be made to pay 
by either th rea ts  or legal process. In 
dealing w ith such men the m erchant 
should insist on cash, and in keeping 
tab on them  w ith a view to  guarding 
against them , he will find it profitable 
to m aintain cordial relations with his 
fellow m erchants and to  swap credit 
inform ation w henever opportunity  
p resen ts itself.

W ith  all custom ers who are al
lowed on the books, system atic ren
dering of accounts should be the

rule—the invariable rule to which no 
exceptions can be made.

Ju s t as an instance, a m erchant who 
does business in a tow n of 5,000 peo
ple figured up his year's  business. 
H is calculations showed that during 
the year 75 per cent of his business 
had been charged. H e had increased 
his business over the year before; 
and yet the am ount of cash taken 
in exceeded by m ore than  $100, the 
en tire business done.

T his m eant, simply, tha t he had re 
duced his ou tstanding credits as the 
result of system atic m ethods. He had 
purchased a typew riter during the 
year and had planned a regular sys
tem of follow up le tters w ith a view 
to g etting  after the slow pays. H e 
had adopted the plan of rendering  
accounts p rom ptly  at the end of each 
m onth, and politely but none the less 
firmly requesting  prom pt settlem ent. 
T he result was gratifying, especially 
considering the fact that the new 
system  had been in operation only 
part of the year and was, therefore, 
still in the experim ental stage.

A g reat annoyance to  m any m er
chants is the habit som e custom ers 
have of charg ing  sm all ten and fifteen 
cent items. M erchants charge such 
item s, often for people whom they 
have never seen before—and yet, 
when everyth ing is figured out, how 
much profit is there  in a ten cent 
sale which requires from  five to  ten 
m inutes to make, and the same 
length of tim e to  charge, and th irty , 
sixty or ninety days w aiting for the 
m oney with an even chance tha t it 
will never be paid at all?

F o r it is ju st such sm all accounts 
th a t are fo rgo tten , and tha t, when 
they are rendered, a t an expense of 
approxim ately tw o cents each for 
sta tionery  and postage, cause re 
sentm ent and suspicion on the part 
of the custom er, even w here they 
bring  in the cash. F o r as a rule the 
custom er can’t recollect the trivial 
item, and goes away w ith the p ro 
found belief th a t he has already paid 
it and th a t the m erchan t is “soaking” 
him.

F o r the benefit of all concerned, 
there should be a rule adopted by 
m erchants requ iring  th a t all small 
item s be paid in cash. T h is is no 
hardship  w hatever—the 5-10-15 cent 
sto res do business th a t way, and 
thrive an d 'm ak e  money. F ifty  cents 
is not too high a lim it to  fix.

T here should, too, be recognized 
m ethods of prelim inary  enquiry be
fore credit of any kind is granted. No 
bank will loan m oney—even small 
am ounts—w ithout the m ost searching 
prelim inary investigation coupled 
w ith at least one reputable backer for 
the borrow er. Y et the m erchant feels 
called upon to loan m oney (there is 
no o ther expression that covers credit 
business so well) not m erely w ithout 
security, bu t w ithout investigation. 
M ore than that, the borrow er re
sen ts investigation.

This is a sta te  of things which 
united action on the part of p rog res
sive m erchants ought to remedy. 
U ntil it is rem edied, dead beats will 
continue to cling like barnacles to 
those m erchants who on their part 
cling to old-w orld m ethods of doing 
business, and fail to recognize that 
they are living in a different age, 
when new ideas are welcomed and 
the m arch of business m ethods is 
always forw ard.

W illiam  E dw ard Park.

M issing W ord.
‘■Remember boys” said the teacher, 

" th a t ‘in the b righ t lexicon of youth 
there ’s no such word as fail.’ ”

A fter a few m om ents the boy rais
ed his hand.

“W ell, w hat is it, Socrates?” asked 
the teacher.

"I was m erely going to say,” re 
plied th youngster, “th a t if such is 
the case, it would be advisable to 
write to the publisher of that lexicon 
and call their a tten tion  to the om is
sion. ’

CHICAGO
BOATS

Graham & M orton 
Line

Every N ight

The successful grocer makes it a point to please 

his customers. Have you ever noticed that all 

of them sell FLEISCHMANN’S YEAST? They 

wouldn’t  do it unless it pleased their customers. 

They also consider the profit, which makes it 

worth their while. &  &  2k
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Gripsack Brigade.
“ Paddy” W alsh, the well-know n 

furniture  salesm an, is seriously ill at 
a hospital in A nn A rbor. H is illness 
is due to  a nervous breakdow n.

John  Raym ond, of L ansing  Council, 
No. 305, underw ent an operation  at 
H arper H ospital, D etroit, June 13. 
All sincerely hope th a t Jack  will 
speedily recover.

A K alam azoo correspondent w rites: 
T he death of Hugh O. Jones, a trav 
eling salesm an of Chicago, occurred 
in B ronson hospital in this city, re 
sulting from  in juries received from  
slipping on a banana peel. H is skull 
was fractured . I t  w as no t believed 
at first th a t his in juries w ere serious, 
but from  the tim e he en tered  the hos
pital he grew  steadily  worse. H'is 
body was taken to  Chicago.

O ne of the p leasant features of the 
G rand Council m eeting w as the p res
ence of F ischer’s Band of K alam azoo. 
T his is one of the best bands in the 
country  and, unlike m ost m usical o r
ganizations of this character, the 
m em bers were no t afraid to play on 
the least provocation. T he T rad es
m an w ishes to acknow ledge the cour
tesy accorded it by a generous sere
nade by the band, which was very 
greatly  enjoyed by all concerned.

T he M ichigan Division of the T. P. 
A. is well represen ted  a t the N ational 
convention which is now being held 
in Richm ond, Virginia. Clyde E. 
Brown, who is the S tate  Secretary, 
also F red  R athm an and W . B. Sea
m ans are in attendance as delegates. 
Secretary Brow n w rites th a t R ich
m ond is m aking good all claim s for 
Southern  hospitality . E very  m inute 
tha t is no t taken up w ith convention 
duties is filled to the brim  w ith en
terta inm ent.

Miss F lorence E. D rum m ond, 
daughter of David D rum m ond, trav 
eling representative for the B row n & 
Sehler Co., is to  be m arried  T h u rs
day evening, to  Charles Chown, who 
is a chem ist in the laborato ry  of R an
som & Randolph. T he cerem ony will 
occur at the residence of the bride’s 
parents, 1609 Plainfield avenue, the 
officiating clergym an being Rev. M.
E. T ro tte r , assisted by Rev. D. D. 
King, pasto r of Plainfield avenue M. 
E. church. The happy couple will 
take up their residence at 261 Quim by 
street. T he T radesm an extends con
gratu lations.

W hen the late Samuel M. Lem on 
died, some m onths ago, he left a 
m em bership in the M ichigan K nights 
of the Grip, which entitled  his widow 
to $500 in the event of death. Mr. 
Lem on had been a m em ber of the 
organization  ever since it w as started  
and had alw ays taken grea t pride in 
his connection w ith the association. 
O n account of the em barrassed  finan
cial condition of the order, only one- 
half of the indem nity was paid at the 
usual time and, after careful m aneu
vering, it was found tha t there were 
enough funds still on hand to  pay 
each beneficiary about $100. L earn 
ing that some of the beneficiaries 
were no t financially able to stand a 
shrinkage of th is kind, Mrs. Lem on 
very graciously relinquished her claim 
to the rem aining portion  of her in
dem nity, which was, in all probability,

ju s t w hat Mr. Lem on would have 
done if the m atter had been brought 
to his a tten tion  during his life time. 
T his act on the p art of Mrs. Lem on 
is very  g reatly  appreciated by the 
boys, who will long cherish such a 
generous act on her part.

T he only unpleasant feature of the 
G rand Council m eeting was the ob
streperous action of the so-called 
union bands in refusing to m arch with 
the m em bers of the M etropolitan 
band of this city. T hat this was an 
unjust prejudice is shown by the fact 
th a t the union muscians—if it is uos- 
sible for a m an to  be a m usician and 
a union m an at the same tim e—did 
not dem ur to m arch with the B a tta 
lion band, although it is very gener
ally known that union m usicians re 
gard the battalion  bands with intense 
hatred  because they stand fo r law 
and order and their existence m eans 
th a t union abuses and union outrages 
m ust be curtailed. Jackson Council 
engaged the M etropolitan band to 
head it in the procession, but when 
the band reported  for service accord
ing to  agreem ent, it w as told th a t it 
could not m arch in the procession or. 
account of the objection of the union 
whelps. A scrub band w as thereupon 
m ade up of broken-dow n m usicians 
and am ateur players, whose efforts 
w ere about as m usical as a gang of 
boys with tin pans. Of course, Jack- 
son Council will pay the bill of the 
M etropolitan band, the same as though 
it had carried out its agreem ent in 
good faith, bu t it is to  be reg re tted  
that so splendid an occasion as the 
G rand Council m eeting should have 
been m arred  by an incident of this 
character, precip itated  by character
less scam ps who spend m ore tim e in 
concocting  deviltry than  in perfect
ing them selves in music. T he fact 
tha t union m usicians refuse to  m arch 
with non-union m usicians plainly 
show s th a t they are afraid of honest 
com petition. If they m ade th is point 
clear when m aking con tracts to play, 
it would no t be so reprehensib le; but 
they rem ain silent on th is poin t until 
the procession is ready to  s ta rt and 
then p resen t their ultim atum  in the 
sneaking way characteristic of union 
men generally.

Sunny Jim as Detroit Correspondent,
T he T radesm an takes m uch pleasure 

in announcing th a t it has secured the 
services of Jam es M. G oldstein as
U. C. T. correspondent for D etro it 

. and vicinity. Mr. G oldstein will be
gin his contributions from  the City 
of the S tra its  w ith the issue of next 
week and it goes w ithout saying tha t 
th is feature of the T radesm an will re 
ceive hearty  recognition from  the 
boys all over the State. Mr. Gold
stein is peculiarly fitted for w ork of 
this character by tem peram ent, en
vironm ent, experience and ability and 
the T radesm an looks forw ard to a 
long and successful relation with its 
valued con tribu to r in the new field.

The m an w ho a ttends stric tly  to 
his own business seldom  has a head
ache the next m orning.

W hen  a wom an w orks, she gets a 
w om an’s w age; but when she sins 
she gets a m an’s pay—and then some.

Universal Vacation W eek for Com
mercial Travelers.

T he traveling  salesm en of the 
wholesale grocery  houses of the S tate 
will have a w eek’s vacation this 
year, and to  make the plan effective 
will require the co-operation and 
kindly consideration of the trade, in 
form er years the salesm en have taken 
their vacations one at a tim e during 
the season as they could best get 
away and those who rem ained on duty 
would endeavor to cover the m issing 
one’s te rrito ry . T his has no t been a 
satisfactory  plan, either for the sales
men or for the house or the trade. 
T h is year the w holesalers have agreed 
to let their salesm en go all at the 
same tim e and for a full week with full 
pay. W ith  all the salesm en off no 
one house will gain advantage or 
suffer loss through  the activity  of 
com petitors. T h is  plan has been tried 
with success in Ohio and Indiana, and 
now M ichigan falls in line. The week 
chosen for the ou ting  is June  28 to 
July 6, the same dates as in O hio and 
Indiana. T he w holesalers are sending 
le tte rs  to  their trade advising them  
of the plan and asking their aid and 
co-operation in m aking it p leasant 
for the travelers during  the week of 
their recreation. T he m erchants are 
asked to keep the dates in m ind and 
so far as possible, anticipate their 
needs by sending in advance o rders 
or by sending in their own orders by 
mail or telephone, the la tte r  a t the 
expense of the house. T he office force 
and the shipping departm ents will 
be at w ork as usual while the travel
ers are having their fun and with the 
co-operation of the m erchants there 
will be no in terrup tion  in business.

T h a t the m erchants of the State 
will gladly do all they can to help 
make the vacation plan a success 
goes w ithout saying. If for no o ther 
reason they will accom m odate them 
selves to the situation as a m atter 
of personal friendship that the trav 
elers m ay have the rest and recrea
tion which they all know is so de
serving. I t  will be a m ethod by which 
the m erchants can reciprocate the 
m any favors they receive from  the 
travelers and it is needless to  say they 
will gladly avail them selves of the 
opportunity .

W orked Like Trojans.
T he officers and com m ittees of 

Grand R apids Council w orked like 
T ro jans to  get ready for the Grand 
Council m eeting,but all their labors 
faded into insignificance com pared to 
the strenuous duties which confronted 
them  during Thursday, F riday and 
Saturday. If any of the boys stopped 
to eat o r sleep, their absence was not 
at all noticeable. Every m an was on 
his job from  early until—early again. 
N othing was left undone th a t could, 
in the least degree, contribute  to the 
success of the event. A Saginaw 
m em ber, in talk ing  w ith the T rad es
man man at the ball gam e Saturday 
afternoon, rem arked: Yes, we’ve got 
the next Grand Council m eeting and 
I’m sorry  we have. W e can do just as 
much as the G rand R apids boys have 
done, but I am afraid we can’t secure 
the co-operation of every man, wom 
an and child in the town, as the

G rand Rapids boys have done. This 
en tertainm ent beats anything I ever 
experienced before.”

Birthday Celebration on the Ocean.
Ludw ig W internitz , w ho has been 

around the w orld twice during the 
past six m onths, having sailed on the 
Cleveland from  New Y ork to San 
Francisco and from  San Francisco 
back to New Y ork again on the same 
boat, was treated  to a genuine sur
prise on his 59th b irthday, April 29 
T he officers of the Cleveland p re 
sented him w ith a beautifully de
signed and engraved certificate, se t
ting  fo rth  som e of his many qualifi
cations, as follow s:

Globe G irdler
W ithout a H om e
Shriner
E lk
Jo llier
N eptune’s F avorite 
M erm aids’ D elight 
Baker
A lw ays H ungry  
M egaphone A rtist 
N ever T ook a Beauty Prize 
H apag  B ooster
Cleveland W orld Cruiser from 

G rand Rapids.
Good Fellow 
Sport (Som etim es’)
A m ateur L eisereiter
Fleischm ann Y easter
P hotographer
Ricksha Coolie
A dvertiser
H and Shaker
B arker
H onolulu
H ula H ate r
D oesn 't D rank, Smoke or Gam 

ble!?)
But
H e 's  All 
R ight.

Public Spirited Citizen.
W . R. Roach, head of the Roach 

system  of canneries, last week gave 
a m ost em phatic evidence of the gen
erosity  and public spirit which have 
characterized his business operations, 
as well as his in terest in his home 
tow n of H art. H e presented  to the 
O ceana County A gricultural Society, 
110 feet of the old S laght p roperty  
adjoining the fair grounds on the 
north , including the buildings on the 
same, and the rem ainder of the p rop
erty , which includes the site of the 
big brick w arehouse which burned a 
few m onths ago, Mr. Roach has 
turned over to the H art Commercial 
Club, with which the la tte r o rganiza
tion hope to land some desirable in
dustry .—O ceana H erald.

W e are the heirs of the ages. All 
know ledge tha t has been possessed 
by m an from  the fu rthest past, o r re 
corded and preserved in books, is 
ours, our rightful g rand inheritance; 
and our good title we m ust claim 
and prove. T hen is it ours not only 
to  enjoy, but to add there to  by our 
own achievem ent, and so swell this 
precious "treasure m ore and more, and 
pass it on to our posterity .

I t is b e tter to do m ore than you 
prom ise than to  prom ise m ore than 
you do.
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DRUGS’*1® DRUGGIST’S  SUNDRIES

• m m

M ic h ig an  Board  o f P h a rm a c y . 
P res id en t—Jo h n  J . C am pbell, P igeon. 
S e c re ta ry —W . E. Collins, O wosso. 
T re a su re r—E dw in T. Boden, B ay  City. 
O th e r M em bers—E. E . F au lk n e r, Del- 

ton ; C harles  S. Koon, M uskegon.

M ichigan S .a te  P h a rm a c e u tic a l A ssocia
tion .

P re s id e n t—H e n ry  R iechel, G rand  R a p 
ids.

F ir s t  V ice -P re s id e n t—F . E . T h a tc h e r , 
R avenna.

Second V ice -P re s id e n t—E. E . M iller, 
T ra v e rse  City.

S e c re ta ry —V on W . F u rn is s , N ashv ille .
T re a su re r—E d. V arn u m , Jonesv ille .
E xecu tiv e  C om m ittee—D. D. A lton, 

F rem o n t; Eld. W . A ustin , M idland; C. 
S. Koon, M uskegon; R. W . C ochrane, 
K alam azoo ; D. G. Look, Low ell; G ran t 
S tevens, D etro it.
M ichigan P h a rm a ceu tica l T ra v e le rs ’ A s

socia tion .
P re s id e n t—F . W . K err. D etro it. 
S e c re ta ry -T re a su re r—W . S. L aw ton ,

G ran d  R apids.

G rand R apids D rug Club. 
P re s id e n t—W m . C. K ircn g essn er. 
V ice -P res id en t—E . D. D e L a  M ate r. 
S e c re ta ry  a n d  T re a su re r—W m . H . 

T ibbs.
E xecu tiv e  C om m ittee—W m . Q uigley, 

C h a irm an ; H en ry  R iechel, T h e ro n  F orbes.

“Try a Violet Sundae?”
I t  was one of the first days of early 

spring, w hen you begin to  w onder 
how wise il would be to  carry  your 
coat, and ju st how long before low 
shoes will be safe. And the corner 
window we passed was such a tem p t
ing sight th a t we stopped before we 
knew we w ere stopping.

The paper was the palest of laven
der, so light th a t it was nearly white. 
In  each corner of the window w as a 
bowl of violets, real woodsy violets, 
not m assed in solid bunches, but with 
p lenty  of asparagus fern m ixed in. 
H ere and there betw een the bowls 
separa te  violets lay as though stolen 
from the bow ls by a capricious wind 
tha t had tired of them.

“A good deal of w ork for a window 
that will die tom orrow ,” we com m ent
ed. But we rem em bered tha t we 
needed some alcohol and w ent in.

“Glad you like it,” said the man 
behind the counter. “My boy brought 
home those violets from  the woods 
yesterday. W e’re m aking a specialty 
of violet sundaes this week, too, one 
with each purchase of a dollar. W hich 
of you is to get the sundae?”

“Y ou take it,” I said, “ I 'll  buy mine, 
ju st to keep you com pany.” But the 
boy at the fountain shook his head.

“Sorry, bu t we don’t  sell violet 
sundaes,” he said. “ I ’ll give you any 
th ing  else.”

I t m ight have m ade me angry, but 
it d idn’t. But I did w ant a violet 
sundae.

“ Keep yours un til to-m orrow ,” I 
urged, “ I ’ll ge t th a t list of stuff m o th 
er w anted then .”

As I w ent out I leaned over and 
touched the flowers. T hey  w ere real. 
W hen we w ent in to claim our sun
daes, tw o days later, they  w ere still 
fresh.

“H ow  do you keep your flowers 
from  fading?'" I asked. “My violets 
alw ays wilt in the ho t sun.”

“T hese w on’t w ilt,” laughed the 
m an. H e leaned over the window 
bar and brought up—tw o artificial 
violets.

“They were all real at first,” he ex
plained, “but as soon as one began 
to fade 1 substitu ted  an artificial one 
in its place. No one has guessed, 
yet. because they all exam ined them  
thoroughly  on the first day.”

W hen we saw the violet sundaes 
we w ere glad We had come back. They 
were dainty little  things, served in 
little  glass plates, about big enough 
for a good sized doll. O ver a little  
m ound of vanilla w as poured a m int 
sauce and on top and around w ere laid 
candied violet leaves. T hey w ere a t
tractive to  look a t and good to  eat.

“Y ou’ll put them  on the regu lar list 
a fter th is week, w on’t you?” we 
begged, and we w ent aw ay determ ined 
to  boost the new sundae to all our 
friends.

N ext fall he prom ised to repeat the 
schem e w ith autum n leaves. H e says 
an autum n sundae m ade of chocolate 
ice cream  and chocolate sauce with 
tiny leaves cut out of candied cher
ries and citron will be very appetiz
ing. And we th ink  so too.

Sidney Baldwin.

Odors at the Fountain.
Any disagreeable odor about a soda 

fountain is the surest way you can 
find of driving your trade away. I t  
is rem arkable th a t a man who has an 
old o r im properly cleaned fountain 
th a t gives off a sour, sloppy odor gets 
so used to  it him self every day th a t 
he cannot realize it is there  or th a t 
it is costing him big m oney in the 
way of trade.

E very n ight the wood racks behinJ 
the fountain should be taken up and 
w ashed off and stood on edge to  drain 
and dry. T h e  entire  space back of 
and especially under the fountain 
should be cleaned out. Now it is not 
an easy m a tte r  to get under the ice 
cream  cabinets of a soda fountain, 
consequently  it is not done and lemon 
peels, paper, old straw s, spilled syrups 
and ice cream  collect under there to 
become offensive and ruin your busi
ness.

W here you have a concrete floor 
all th is space under the apparatus 
should be cleaned out thoroughly  
with a hose every night, preferably 
with ho t w ater. W here  the floors are 
wood this should be all washed down 
w ith a mop, ho t w ater and sal soda. 
If you keep everyth ing about the 
back of your fountain clean, there 
can‘‘t  be any disagreeable odors.

Slop chutes and buckets should be 
em ptied tw ice a day, otherw ise they 
will ge t sour in ho t w eather. T he 
chutes and buckets should be washed 
ou t every n igh t w ith sal soda and hot 
w ater. T he inside of your ice cream 
cabinets should be thoroughly  cleaned 
ou t once a week, otherw ise there is a 
collection at the bottom  of your ice 
cream  cabinets m ade up of surplus 
salt, d irt and straw s, etc., and the 
m elting  ice and spilled ice cream  
which is very bad.

T he closet base should be cleaned 
up and w ashed down and kept free 
from  trash . T he dispensers are apt 
to  take off the ir soiled coats and 
ap ions and throw  them  into the cor
ner closet and keep them  there  for 
a week until the laundrym an calls. 
T hey  are sa tu ra ted  with spilled syrup, 
cream , besides ju st general d irt and 
in hot w eather it w on’t take long for 
them  to s ta rt giving off an odor. 
T here is ano ther serious side to  th is 
question and th a t is th a t all odors 
such as m entioned above will a ttrac t 
flies. T hink it over and get busy.

E. C. T racy.

Some Amusing Answers Given at 
Pharmacy Examination.

Process for m aking tinc tu res by 
percolation:

"T he drug is packed in a perco lato r 
according to the toughness of the ex- 
tractib ility  of the drug concerned and 
m acerated and m ixed in accordance 
w ith the perm eability  of the  solvent 
th a t is to  be used, then  filtered and 
refiltered until the solution is of the 
required  color and density .”

Define Sp. Gr.
"Sp. Gr. is the w eight of a sub

stance after resisting  the  o th er na t
ural a ttrac tio n s o r resistance of the 
air, earth  etc.”

A nsw er by Mr. G.—“A volatile oil 
is one th a t is light and clear, and ob
tained w ithout any adu lteration ; a 
fixed oil is one which is heavier and 
som ew hat cloudy—one that can be 
fixed w ith o thers.”

Mr. P. says that the Sp. Gr. would 
be low er taken at 48 degrees than if 
taken at 70 degrees because there 
would not be so much pressure and 
heat.

Mr. R. has a different explanation 
for the Sp. Gr. being low er at 48 deg. 
than  at 70 deg., from  the one given 
by Mr. P. above. H e says th a t as a 
body cools it has m ore resistive force.

Mr. C. says that, if a  m etallic spat
ula were used in m aking U ng. Iodi 
“An explosion would occur due to the 
action of the potassium  sa lt on the 
iodide.”

Mr. H. gives the com m on nam e of 
Liq. Sod. Bor. Comp, as “W ashing 
Solution” ; he also refe rs to  the m or
ta r  and pecicle.

Mr. T. enlightens us as follow s:— 
“ Spirits of cam phor contains no w ater 
except the w ater of crystallization  in 
the cam phor gum .”

Mr. F. in answ er to  the question, 
“W hat is the object of adding 40 
grains of Pot. Bicarb, to  Sol. Cit. 
Mag. ju s t before stoppering” says:— 
“T here is no object in adding Potass. 
Bicarb., besides, you don’t do it!”— 
(Som e spirit!)

Mr. R. establishes a fundam ental

principle in m etro logy w hen after 
having given the m etric equivalents 
for several of the low er denom ina
tions,—grains, scruples dram s, etc., 
—he comes to the ounces and says:—• 
“T roy  ounce and A vordupois ounce 
are not related  to the m etric system .” 

A nother b righ t one enlightens us 
as follow s: “O rganic chem istry re
fers to  the medicinal drugs th a t are 
taken from  organs. E xam ples: P ep
sin, Pancreatine, Suet, O x-gall.”

Best of all is the definition given 
for the term  “diaphoretic.” “A dia
phoretic is a rem edy which prevents 
biliary secretions in the urinary  pas
sages.”

Bacteria and Ice Cream.
T he dairy basterio log ist of the 

Iow a E xperim ent S tation  B. W . H am 
m er, has ju st m ade his first repo rt of 
his extensive w ork in the  study of ice 
cream s. I t  deals w ith  the question 
w hether or not it is practical to set 
up a bacterial standard  for ice cream s, 
as has been done in m any places with 
milk.

U pon this point the repo rt says 
th a t is cannot be positively stated 
now how such a standard  is p rac ti
cal. T he rep o rt says th a t the inves
tigations m ade at the E xperim ent s ta 
tion at Ames indicate th a t as clean
liness in the m anufacture of ice cream  
increases, the num ber of bacteria de
creases. H e also found from  experi
ence in the large m anufacturing  plant 
of the dairy departm ent of Iow a State 
college th a t it is possible to m ake ice 
cream in quantities up to  tw enty  gal
lons with a low bacterial count w ith 
out expensive m ethods. As to  large 
factory  conditions Mr. H am m er is not 
certain . H e also found th a t when ice 
cream is properly  hardened, its bac
terial count will not increase in s to r
age.

G enerally com m ercial ice cream  
contains very large num bers of bac
teria. In  a study m ade of P h iladel
phia ice cream s the count ranges from  
79.000 to 79,800,000 per cubic centi
m eter; in Boston the average of 35 
sam ples w as 23,000,000; in M ilwaukee 
one sam ple was found to  contain 8.- 
000,000,000 per cubic centim eter, while 
the low est sample contained an aver
age of 200,000. In  Iow a 10 sam ples 
taken in Des M oines contained an 
average of 19,920,000 per cubic cen
tim eters: the count of the college 
m anufactured ice cream  show ed a 
range of 500,000 to  72,000,000. U pon 
th is question of the num ber of bac
teria Mr. H am m er says in his repo rt:

“A lthough a few million additional 
organism s m ay be p resen t in each 
cubic centim eter of ice cream  w ith 
out causing the consum er any harm  
in the g rea t m ajority  of cases, the 
realization th a t a low bacterial count 
m eans a clean m ethod of production 
in the case of any food product is 
becoining m ore and m ore w ide
spread.”

H is Finish.
G irl’s fa th er—Before consenting  to  

your m arriage w ith my daughter I 
should like to  know w hat you are 
w orth?

Young m an—W ell, I get ten dollars 
a week, but I am w orth  fifty.
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WHOLESALE DRUG PRICE CURRENT
A cids

A cetic ' ................... 6 @ 8
B oric ................... 10 @ 15
C arbolic ..............  23 @ 27
C itric  ..................  50 @ 55
M u ria tic  ............... 1%@ 5
N itric  ..................... 5 %@ 10
O xalic ................... 13 @ I®
S u lphu ric  ............  1%@ 0
T a r ta r ic  . ............  38 @ 42

AAmmonia

W a te r , 26 deg. . .  6%@ 10
W a te r , 18 deg. . .  4%@ 8
W a te r  14 deg. . . .  3%@ 6
C arb o n a te ..........  13 @ 16
Chloride ............  12 @ 15

Balsam s

C opaiba . 75@1 00
F ir (C an ad a) . .  1 75@2 00
F ir  (O regon) ___ 40® 50
P eru  ........................ 2 25@2 50
Tolu ..................... 1 25@1 40

B e rries

Cubeb ..................... 05 @ 75
F ish  .........................  15@ 20
J u n ip e r  ................... 6@ 10
P rick ley  A sh . .  . @ 50

B a rks

C assia  (o rd in a ry ) 25
C assia  (S aigon) 65@ 75
E lm  (pow d. 25c) 25® 30
S assa fra s  (pow . 30c) @ 25
Soap (pow d. 25c) @ 15

E x tra c ts
Licorice ................. 24® 28
L icorice pow dered 25® 30

F lo w ers
A rn ica  ................... 18® 25
C ham om ile (G er.) 25@ 35
C ham om ile (R om .) 40® 50

C ubebs ................... @4 50
E rig e ro n  ............... @2 50
E u c a ly p tu s  ......... 75® 85
H em lock, p u re  . .  @1 00
Ju n ip e r  B e rrie s  . .  @1 25
J u n ip e r  W ood . .  40® 50
L ard , e x t ra  ........  85@1 00
L ard , N o. 1 — . 75® 90
I^avender F low ers  @4 00 
L avender, G arden  85®1 00 
Lem on ................. 5 50® 6 00
1.inseed , boiled bbl @ 50
L inseed , bid. less 55® 60
L inseed , raw  bbls @ 49
L inseed , raw  less 54® 59
M usta rd , tru e  ..4  50@6 00 
M usta rd , a r t if i’l 2 75®3 00
N eatsfo o t ........... 80® 85
Olive, p u re  ........  2 50@3 50
Olive, M alaga,

yellow  ..........  1 60@1 75
Olive. M alaga,

g reen  ..........  1 50® 1 65
O range, sw e e t . .4  75@5 00 
O rganum , p u re  1 25@1 50 
O riganum , eom ’l 50@ 75
P en n y ro y a l ........  2 25®2 50
P ep p e rm in t .........’ @3 75
Rose, p u re    16 00@18 00
R osem ary  F low ers  90@1 00 
S andalw od, E. I. 6 25@6 50 
S a ssa fra s , tru e  80® 90
S a ssa fra s , a r t if i’l 45® 50
S p ea rm in t ........  6 00@6 50
S perm  ................. 90@1 00
T a n sy  ................... 4 75@5 00
T ar, U S P  ............  25@ 35
T u rp e n tin e , bbls. @49% 
T u rp e n tin e , le ss  55 ® 60
W in te rg ree n , tru e  @5 00 
W in te rg ree n , sw eet

b irch  ..........  2 00@2 25
W in te rg ree n , a r t ’l 50® 60
W orm seed  .......... (0>6 00
W orm w ood ........ @8 00

P o tass ium
B icarb o n a te  ___ 15® ■ 18
B ich ro m ate  ___ 13® 16
B r o m id e ............... 45® 55
C arb o n a te  ........ 12® 15
C hlora te , x ta l and

pow dered  __ 12® 16
C h lo ra te , g ra n u la r 16® 20
C yanide ................. 30@ 40
Iodide ................... 2 85® 2 90
P e rm a n g a n a te  . . 15@ 30
P ru ss ia te  yellow 30® 35
P ru ss ia te , red  . . 50® 60
S u lp h a te  ............... 15® 20

G um s
A cacia, 1st ........... 40® 50
A cacia, 2nd ..........  35® 40
A cacia, 3d ...............30® 35
A caccia, S o rts  ___  @ 20
A cacia P ow dered  35® 40
Aloes (B arb . P ow ) 22® 25
A loes (C ape P ow ) 20® 25 
A loes (Soc. P ow d.) 40® 50
A sa foetida  . . . .  1 00@1 25 
A safoetida , Pow d.

P u re  ............... @1 00
U. S. P . Pow d. @1 50 

C am phor 55® 60
G uaiac ................... 35® 40
G uaiac, P ow dered  40® 50
K ino ......................... @ 40
K ino, P ow dered  . .  @ 4 5
M yrrh  ....................... @ 40
M yrrh , P ow dered  . @ 50
O pium  ............... 7 75@8 00
O pium , Pow d. . .  9 40@9 60 
O pium . G ran . . .  9 50@9 70
S hellac ..............  25® 30
Shellac, B leached 30® 35 
T ra g acan tli No. 1 1 40@1 50 
T ra g a c a n th , P ow  60® 75
T u rp e n tin e  ........... 10® 15

Leaves
B uchu ................... 1 85@2 00
B uchu, Pow d. . .  2 00@2 25
Sage, bulk ..........  18® 25
Sage, % s Loose. 20® 25 
Sage, P o w d e re d .. 25® 30
Senna, A l e x ........... 25® 30
Senna, T in n ...........  15® 20
Senna, T inn , Pow . 20® 25 
U va U rsi ............... 10® 15

Oils
A lm onds, B itte r ,

t ru e  .............. 6 00@6 50
A lm ond, B itte r ,

a r t i f i c i a l .......... @1 00
A lm onds, S w eet,

t r u e  ............... 90® 1 00
A lm ond, S*weet,

im ita tio n  . . . . 40® 50
A m ber, c ru d e  . . . . 25® 30
A m ber, rectified . 40® 50
A nise ................... 2 25@2 50
B erg a m o n t ........ @8 00
C a jep u t ............... 75® 85
C ass ia  ............... 1 50@1 75
C asto r, bbls. an d

ca n s  ........... 12%@ 15
C ed a r L e a f .......... @ 85
C itronella  ............. @ 60
Cloves ............... 1 75@2 00
C ocoanu t .............. 18® 20
Cod L i v e r ........... 1 25 0 1 50
C otton  Seed . . . . 70® 85
C ro ton  ................... @1 60

Roots
A lk an e t ................. 15® 20
Blood, pow dered  20® 25
C alam us ..............  35® 40
E lecam pane, pw d. 15® 20
G entian , pow d. . .  12® 16 
G inger, A frican ,

pow dered  . .  15® 20
G inger, J a m a ic a  20® 25 
G inger, J am a ica ,

pow dered  . . . .  22® 28 
G oldenseal, pow d. @6 00 
Ipecac, powd. . .  2 75@3 00
L icorice ............... 14® 16
Licorice, pow d. 12® 15
O rris , pow dered  25® 30
P oke, pow dered  20® 25
R h u b arb  ..........  75@1 00
R hubarb , pow d. 75@1 25
R osinw eed, pow d. 25® 30
S a rsap arilla , H ond.

g ro u n d  ..........  @ 50
S a rsap a ril la  M exican ,

g ro u n d  ........... 25® 30
Squills ................... 20® 35
S'quills, pow dered  40® 60
T um eric , powd. 12® 15
V ale rian , pow d. 25@ 30

Seeds
A nise ................... 15® 20
A nise, pow dered  22® 25
B ird , I s  ................. 7® 8
C an a ry  ................... 7® 10
C araw ay  ............... 12® 18
C ardam on  ........  1 75®2 00
C elery  ..................... 55® 60
C o ria n d er ........... 10® 15
Dill ......................... 18® 20
F ennell ..................  @ 30
F la x  ....................... 4® 8
F lax , g round  ___  4@ 8
F oenug reek , pow. 6® 10
H em p ........................  5® 7
L obelia  ................... ® 50
M usta rd , yellow  9@ 12
M usta rd , b lack  . .  9® 12
M u sta rd , pow d. 20® 25
P oppy  ................... 15® 20
Q uince .......................  @1 00
R ape ..................... 6® 10
S abad illa  ............... 25® 30
S abadilla , powd. 35® 45
Sunflow er ........... 6® 8
W orm  A m erican  15® 20
W orm  L e v an t . .  40® 50

T in c tu re s
A conite  ................. @ 75
A loes ....................... ® 65
A rn ica  .......................  @ 60
A sa fo e tid a  ...............  @1 00
B elladonna ...............  @ 6o
B enzoin ................. @ 90
Benzoin C om pound @ 90
B uchu ................... @ 100
C an th a rad ie s  . .  . @1 00
C apsicum  ............  @ 90
C ardam on  ..........  @ 95
C ardam on , Comp. @ 65
C atechu  .....................  @ 60
C inchona ...................  @1 05
C olchlcum  .................  @ 60
C ubebs ......................  @1 20

D ig ita lis  ................. @ 60
G en tian  ................. ® 60
G inger ................... @ »5
G uaiac .................. @1 05
G uaiac A m m o n ... @ 80
Iod ine .................... @1 25
Iodine, Colorless @1 25
Ipecac  ..................... @ 75
Iron, clo................... @ 60
K ino ....................... @ 80
M yrrh  .................... @1 05
N ux  V om ica . . . . @ 70
O pium  ..................... @2 00
O pium  C am ph. . • @ 65
O pium , D eodorz'd @2 25
R h u b a rb  ................ @ 70

P a in ts
L ead, red  d ry 7® 10
Lead, w h ite  d ry 7@ 10
Lead, w h ite  oil 7® 10
O chre, yellow  bbl. 1 @ IVd
O chre, yellow  less 2 @ 5
P u t t y ....................... 2%® 5
R ed V en e tian  bbl. 1 @ 1%
R ed V en e t’n, less 2 ® 5
S haker, P rep a re d  1. 40@1 50
V erm illion, Eng. 90@1 00
V erm illion, A m er. 15@ 20
W hiting , bb l........... i® 1 Vo
W h itin g  ................... . 2® 5

Insec tic ides
A rsen ic  .................. 6® 10
B lue V itro l, bbl. @ 6%
B lue V itro l le ss 7® 10
B ordeaux  M ix P s t  8@ 15
H ellebore, W h ite

pow dered  ___ 15® 20
In sec t P o w d er .,, 20® 35
L ead  A rse n a te  ., 8® 16
Lim e & S u lphu r

Solution, gal. 15® 25
P a r is  G reen  . . . . 15® 20

M iscellaneous
A cetanalid  . . . . 30® 35
A lum  ..................... 3®
A lum , pow dered and

g ro u n d  .......... 5® 7
B ism u th , Subn i-

t r a te  .......... 2 10@2 25
B o rax  x ta l  or

pow dered 6® 12
C an th a rad ie s  po. 1 30®1 50
C alom el .............. 1 20@1 30
C apsicum  .......... .. 20® 25
C arm ine .............. . @3
C assia  B uds . . . @' 40
Cloves ................. 30® 35
C halk  P re p a re d  . .  6® 8% 
C halk  P re c ip ita te d  7® 10
C hloroform  ......... 38® 48
C hlora l H y d ra te  1 00® 1 15
Cocaine ............  3 70@3 90
Cocoa B u tte r  ___ 50® 60
Corks, list, less 70% 
C opperas bbls. cw t @ 85 
C opperas, le ss . . .  2® 5
C opperas, Pow d. 4® 6
C orrosive Sublm . 1 20@1 30 
C ream  T a r ta r  . .  28® 35
C uttlebone ........... 25® 36
D ex trin e  ............... 7@ 10
D over’s P o w d er 2 00@2 25 
E m ery , a ll N os. 6@ 10
E m ery , pow dered  5® 8
E psom  S alts, bb ls  @ 1 %  
E psom  S alts, le ss  2%@ a
E rg o t ................... 1 50® 1 7a
E rg o t, pow dered  1 80®2 00
F lak e  W h ite  . . . . .  12® 15 
F o rm aldehyde  lb. 10® 15
G am bler ............... 6® 10
G ela tine  ................. 35® 45
G lassw are, full ca ses  80% 
G lassw are , less 70 & 10% 
G lauber S a lts  bbl. ® 1
G lauber S a lts  less 2@ 5
Glue, brow n ___ 11® 15
Glue, b row n g rd  10® 15
Glue, w hite  ......  15® 25
Glue, w h ite  g rd  15® 20
G lycerine ............... 23® 30
H ops ....................   50® 80
Ind igo  ................... 85 ®1 00
Iodine ..................  3 75®4 00
Iodoform  ............  4 80®5 00
L ead  A ce ta te  ___  12® 18
L ycopdium  ........... 60® 75
M ace ....................... 80® 90
M ace, pow dered  90@1 00
M enthol ............  9 75@10 00
M ercury  ............... 85® 90
M orphine, a ll b rd  4 55®4 80 
N ux  V om ica . . . .  ® 10
N ux  V om ica pow  ® 15 
P epper, b lack  pow 20 @25 
P epper, w h ite  . .  25® 35
P itc h , B urgundy  10® 15
Q uassia  ................  10® 15
Q uinine, all b rd s  23%® 35
Rochelle S a lts  20® 26
S acch arin e  ___  2 00® 2 20
S a lt P e te r  ..........  7%@ 12
Seid litz  M ix tu re  . .  20® 25
Soap, g reen  . . . .  15® 20
Soap, m o tt c a s tile  10® 15
Soap, w h ite  castile

case  ..............  @6 25
Soap, w h ite  ca stile

less, p e r b a r  @ 68
Soda A sh ............... 1%@ 5
S'oda B ic a rb o n a te  1%@ 5
Soda, S al ............... 1® 4
S p irits  C am phor . .  @ 7 5
S u lp h u r roll . . . .  2%@ 5
S u lphu r Subl..........2%@ 5
T a m a rin d s  ..........  10® 15
T a r ta r  E m e tic  . .  40@ 50
T u rp e n tin e  V enice 40@ 50 
V an illa  E x t. p u re  1 00®1 50
W itc h  H aze l ___  65@1 00
Z inc S u lp h a te  . . . .  7® 10

Our Horae—Comer Oakes and Commerce

We are distributors of the Walrus soda fountain made 
at Decatur, 111. We have five complete fountains on exhibi
tion in our store, and we invite the inspection and con
sideration of all prospective buyers.

Grand Rapids. HAZELTINE & PERKINS DRUG CO.

FOOTE & JENKS* ;COLEMAN’S ( b r a n d )

Terpeneless Lemon and High Class Vanilla
Insist on getting Coleman's Extracts from your jobbing grocer, or mail order direct to

FOO TE & JEN K S, Jackson, Mich.

“AMERICAN BEAUTY” Display Case No. 412-one 
x jl  of more than one hundred models of Show Case, 
Shelving and Display Fixtures designed by the Grand 
Rapids Show Case Company for displaying all kinds
o f  goods, and adopted by the m ost progressive stores o f America. 

G R A N D  RAPIDS SHOW  CASE CO., Grand Rapids, M ichigan
The Largest Show Case and Store Equipment Plant in the World 

Show Rooms and Factories: New York, Grand Rapids, Chicago, Boston, Portland

Four Kinds of Coupon Books
are m anufactured by us and all sold on the same 
basis, irrespective of size, shape or denomination.
Free samples on application.

TRADESMAN COMPANY, Grand Rapids, Mich.
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GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six  hours of mailing, 

and are intended to be correct at time of going to press. Prices, however, are 
liable to change at any time, and country merchants will have their orders filled 
at market prices at date of purchase.

ADVANCED DECLINED
Cheese
F lo u r
Rolled O ats

Index to Markets
By Columns

Col.
A

A m m onia ......................... 1
Axle G rease  ................... 1

B
B aked B eans  ................. 1
B a th  B rick  ....................... 1
B luing  ................................. 1
B re a k fa s t Food ............  1
B room s .............................  1
B ru sh es  ............................. J
B u tte r  Color ................... 1

C
C a n d le s ............................... J
C anned  Goods ................. 1-2
C arbon  Oils ..................... 2
C a tsu p  ............................... 2
C h e e s e .................................  ®
C hew ing G um  ............... 3
C hicory  ............................. «
C hocolate  ......................... jj
C lo thes L ines ................  3
C ocoa ................................. 3
C ocoanu t ......................... »
Coffee ................................. 3
C onfections ..................... *
C racked  W h e a t ............. ®
C rack ers  ........................  5, 6
C ream  T a r ta r  ............... 6

D
D ried  F ru its  ................... 6

F
F a rin a ceo u s  Goods . . . .  6
F ish in g  T ack le  ......... . jj
F lav o rin g  E x tra c ts  . . .  7
F lo u r an d  F e e d ............... 7
F ru i t  J a r s  ....................... 7

G
G ela tine  ........................... 7
G rain  B ag s ..................... 7

H
H erb s  ............................ • 7
H ides  an d  P e l t s ............. 8
H o rse  R ad ish  ............... 8

J
Je lly  ................................. §
Je lly  G lasses ................. 8

M
M apleine ........................... 8
M ince M eat ................... 8
M olasses ........................... 8
M u sta rd  ............................... 8

N
N u ts  .....................................  4

O
O lives ....................................  8

P
P ick les  ..................................  8
P ip es  ......................................  8
P lay in g  C ards  .................... 8
P o ta sh  ..................................  8
P rov is ions  ............................  8

R
R ice ........................................  9
Rolled O ats  ........................  9

S
S alad  D r e s s i n g ..................  9
S a le ra tu s  ............................. 9
S al S oda ..............................  9
S a lt .......................................  9
S a lt F ish  ..............................  9
Seeds .................................... 10
Shoe B lack ing  .................  10
Snuff .................................... 10
Soap ...................................... 17
S oda ...................................... 10
Spices ...................................  10
S ta rc h  .......................    10
S y ru p s  .................................  10

T
T ab le  S auces ...................  10
T e a  ........................................ 10
T obacco ................  11, 12, 13
T w ine  ...................................  13

V
V in eg a r ...............................  13

W
W ick ing  .............................. 13
W oodenw are  .....................  13
W rap p in g  P a p e r  ...........  14

Y
• Y eas t C a k e .........................  14

AMMONIA
Doz.

12 oz. ovals  2 doz. box 75 
A X L E  G R EA SE 

F ra z e r ’s
ltb . wood boxes, 4 doz. 3 00 
lib  tin  boxes, 3 doz. 2 35 
3% lb t in  -oxes, 2 doz. 4 25 
101b. pails, p e r  doz. . .  6 00 
151b. pails, p e r  doz. . .  7 20 
251b. pails, p e r  doz. ..1 2  00 

BA K ED  BEA N S 
No. 1, p e r  doz. . .45@ 90
No. 2, p e r  doz.......... 75@1 40
No. 3, p e r  doz. . ..85@ 1 75 

BA TH  BRICK 
E ng lish  ...........................  95

BLUING
J e n n in g s ’.

C ondensed P e a r l B luing 
Sm all C  P  B luing , doz. 45 
L a rg e  C P  B luing , doz. 75

B R E A K FA S T  FOODS
A petizo, B iscu its  ........... 3 00
B ea r F ood, P e tt i jo h n s  1 95 
C racked  W h e a t, 24-2 2 50 
C ream  of W h e a t, 36-2 4 50 
C ream  of R ye, 24-2 ..3  00 
P o sts  T o a sties , T.

No. 2 ........................... 2 80
P o sts  T o a sties , T.

No. 3 ...........................2 80
F a rin o se , 24-2 ............. 2 70
G rape N u ts  ................... 2 70
G rape S u g a r F lak e s  . .  2 50 
S u g a r C orn  F la k e s  . .  2 50 
H a rd y  W h e a t F ood . .  2 25 
P o s tm a ’s D u tch  Cook 2 75
H olland  R u sk  ............. 3 20
K ellogg’s  T o a sted  R ice

B iscu it ......................... 3 30
K ellogg 's  T o asted  R ice

F la k e s  ......................... 2 80
K ellogg 's  T o asted  W h e a t

B iscu it ....................... 3 30
K rin k le  C orn  F lak e  . .1 75 
M ap l-W h ea t F lak es,

2 doz...............................2 70
M ap l-W h ea t F lak es,

3 doz.................................2 80
M apl-C orn  F lak e s  . . . .  2 80 
M inn. W h e a t C ereal 3 75
A lg ra in  F o o d ................... 4 25
R a ls to n  W h e a t F ood 4 50 
R a ls to n  W h t F ood 10c 1 45 
Saxon W h e a t Food . .  2 50 
S hred  W h e a t B iscu it 3 60
T risc u it , 1 8 ..................... 1 80
P illsb u ry ’s  B es t C er’l 4 25 
P o s t T a v e rn  S pecial . .  2 80 
Q u ak er P uffed  R ice . .  4 25 
Q u ak e r P uffed  W h e a t 2 85 
Q u ak er B rk fs t  B iscu it 1 90 
Q u ak e r C orn  F lak e s  . .  1 75 
V ic to r C o m  F lak e s  . .  2 20 
W a sh in g to n  C risp s  . .  1 85
W h e a t H e a r ts  ............. 1 90
W h e a te n a  ....................... 4 50
E v a p o r’d. S u g ar C om  90

BROOMS
P a r lo r  ......................... 3 00
Jew el ...............................  3 70
W i n n e r .............................  4 25
W h ittie r  S pecial ......... 4 55
P a r lo r  G em  ................. 3 75
Com m on W h i s k ..........  1 00
F a n cy  W h isk  ............... 1 25
W areh o u se  ................... 4 00

B R U SH ES
S crub

Solid B ack , 8 in ..................75
Solid B ack , 11 in ................. 95
P o in te d  E n d s  ................... 85

S tove
N o. 3 .................................  96
No. 2 .................................1 25
No. 1 .................................1 76

Shoe
N o. 3 .................................1 06
N o. 7 ................................. 1 30
N o. 4 .................................1 70
N o. 3 ...............................1 90

B U T T E R  COLOR 
D andelion , 26c size  . .2  00 

CA N D LE S
P araffine , 6s ...................10
P araffine , 12s ................ 10
W ick ing  .............................20

C A N N ED  GOODS 
A pples

3 lb . S ta n d a rd s  @ 90
G allon ..................  2 50@2 75

B lackberries
2 lb .........................  1 50@1 90
S ta n d a rd s  gallons  # 5  00

B eans
B aked  ................... 85@1 30
R ed K idney  . . . . .  85<g> 95
S tr in g  ...................  70@1 15
W a x  ........................  75@1 25

B lueberries
S tan d a rd  ....................... i  go
G allon ...........................  g 75

C lam s
L ittle  N eck, l ib  @1 00
L ittle  N eck, 21b @1 50

Clam  Bouillon
B u rn h am ’s  % p t ...............2 26
B u rn h a m ’s, p ts . ............. 3 75
B u rn h am ’s q ts ...................7 50

Corn
P a ir  .......................... 60@ 65
Good ..................... 90® 1 00
F an cy  ................. @1 30

F rench  P eas  
M onbadon (N a tu ra l)

p e r doz......................... 2 45
G ooseberries

No. 2, F a i r ................  1 50
No. 2, F a n cy  ................. 2 35

H om iny
S tan d a rd  ..................... gg

L obste r
% lb .......................................2 50
1 n>......................................... 4 25
P icn ic  T a ils  ............... 2 75

M ackerel
M ustard , l t b ...................  1 80
M usta rd , 2tb.......................2 80
Soused, l% tb ................ 1 60
Soused, 2 lb .....................  2 75
T om ato , l ib  ................... 1 50
T om ato , 21b...................  2 80

M ushroom s
H o te ls  ................. @ 15
B utons , % s ___  @ 1 4
B u ttons, I s  . . . . .  @ 25

O ysters
Cove l i b ................
Cove, 21b. . . . . . . 1

P lum s
P lu m s .................

P e a rs  in Syrup  
No. 3 can s, p e r  doz.

P eas
M arro w fa t ......... @1 15
E a r ly  J u n e  ......... @1 25
E a r ly  J u n e  s if te d  1 45@1 55 

P eac h es
P ie  ..................... 90@1 25
No. 10 size can  p ie  @3 25

P ineapp le
G ra ted  ............... 1 75
Sliced ................... 90

P um pkin
F a ir  ..................... go
Good ..................... 90

90®
60®

90@1 35

1 50

2 10 
2 60

F a n cy  ................. 1 00
G allon ............... 2 16

R asp b erries
S tan d a rd  .............. @

Salm on
W a rre n s , 1 lb . T a ll . .2  30
W arrens, 1 lb . F la t . .2  40
R ed A la sk a  ___ 1 65@1 75
M ed. R ed A la sk a  1 35@1 45
P in k  A laska  ........... @ 90

S ard ines
D om estic , %8 ............... 2 76
D om estic , % M u sta rd  2 75 
D om estic , % M u sta rd  @6%
F ren ch , % s ............. 7 @,14
F ren ch , % s .................18 @23

S hrim ps
1st doz ........... 1 30
I l i a  doz............2 35
S ucco tash
............... 90......... 1 20

Ffency ................... 1 25@1 40
S traw b errie s

S ta n d a rd  ........... 95
F h n cy  ...............  2 26

T om atoes

D unbar,
D unbar,

F a ir
Good

Good 
F a n cy  
No. 10

1 16 
1 36 
3 60

CARBON OILS 
B arre ls

P e rfe c tio n ............ @11 Vi
D. S. G asoline . . .  @19%
G as M ach ine . . . .  @27%
D eodor’d  N a p ’a  . @19
C y linder ............. 29 @34%
E ng ine  ................. 16 @22
B lack, w in te r  . .  8 @10

C A TSU P
S nider’s  p in ts  ............. 2 35
S n ider’s  %  p in ts  . . . .  1 26

C H E E S E
A cm e ....................  @15%
B lo o m in g d a le ___ @16
C arson  C ity  . . . .  @15%
H opk ins  ................. @15%
B rick  ....................... @16%
Leiden ....................  @15
L im b u r g e r ............  @17%
P ineapp le  ..........  40 @60
E dam  ....................... @85
S ap Sago ............. @22
Sw iss, d om estic  . .  @20

C H E W IN G  GUM 
A dam s B lack  J a c k  . . .  55
A dam s S ap p o ta  ............. 55
B eem an ’s  P e p s i n ..........  55
B ee ch n u t .........................  60
C hic lets  ...........................  1 25
Colgan V iole t C hips . .  60 
Colgan M in t C hips . .  60
D en ty n e  ........................... 1 10
F la g  Spruce .....................  55
Ju ic y  F r u i t ........ ..............  55
R ed R obin  .......................  65
Sen Sen ( J a r s  80 pkgs,

$2.20) .............................  55
S p earm in t, W rig leys  . .  55 
S p earm in t, 5 box ja r s  2 75 
S p earm in t, 3 box ja r s  1 65
T ru n k  S pruce ............... 65
Y u ca tan  ...........................  55
Zeno ...................................  55

CHICORY
B ulk  .................................  5
R ed ...................................  7
E a g le  ............................. 5
F ra n c k ’s ..................  7
S ch eu e r’s  .....................  6
R ed S ta n d a rd s  ........... 1 60
W h ite  ............................... 1 60

C H O CO LA TE 
W a lte r  B a k e r  & Co.

G erm an ’s  S w e e t ............. 22
P re m iu m  .......................  32
C a ra cas  .............. ‘...........  23
H e rsh e y ’s  A lm ond 5c . .  85 
H ersh e y ’s  M ilk, 5c . . . .  85 

W a lte r  M. L ow ney  Co.
P rem iu m , % s ................... 29
P rem ium , % s ................. 29

C L O T H E S  L IN E
P e r  doz.

No. 40 T w is te d  C o tton  95 
No. 50 T w is ted  C o tton  1 30 
No. 60 T w is te d  C o tton  1 70 
No. 80 T w is te d  C o tton  2 00 
No. 50 B ra id ed  C o tton  1 00 
No. 60 B ra id ed  C otton  1 25 
N o. 60 B ra id ed  C o tton  1 85 
No. 80 B ra id ed  C o tton  2 25
N o. 50 S ash  C o r d -----1 75
No. 60 S ash  Cord . . . .  2 00
No. 60 J u te  ................... 80
No. 72 J u te  ..................... 1 00
No. 60 S isa l ...................  85

G alvanized  W ire  
No. 20, ea ch  100ft. long  1 90 
No. 19, ea ch  100ft. long  2 10

COCOA
B ak e r’s ...............................  37
C leveland .........................  41
Colonial, % s ............... 35
Colonial. % s .....................  33
E p p s  ...................................  42
H e rsh e y ’s, % s ............. 30
H e rsh e y ’s, % s ............... 28
H u y le r  ...............................  36
Low ney, %8 ................... 33
Low ney, % s .....................  33
Low ney, % s ...................  33
Low ney, 6 lb . c a n s  . . .  33
V an  H o u ten , % s ......... 12
V an  H o u ten , % s ........  18
V an  H ou ten , % s ........  36
V an  H o u ten , I s ...........  65
W a n - E t a ...........................  36
W ebb  .................................  33
W ilber, % s .....................  33
W ilber, % s .....................  32

COCOANUT 
D u n h am ’s p e r lb.

% s, 51b. c a s e ............... 30
% s, 51b. ca se  ............. 29
%s, 151b. c a s e ............. 29
%s, 151b. ca se  ______  28
Is , 151b. ca se  ............. 27
% s & % s 151b. case  28
Scalloped G em s ......... 10
% s & % s p a lls  ......... 16
B ulk, p a i l s ......................... 13%
B ulk, b a r r e l s ................. 12%

C O F F E E S , RO A STED  
Rio

Com m on .........................  19
F a ir  .................................  19%
C hoice .............................  20
F a n c y  .............................  21
P e a b e rry  .......................  23

S an to s
C om m on .........................  20
F a ir  .................................  20%
Choice .............................  21
F a n c y  ............................. 23
P e a b e rry  ......................... 23

M aracaibo
F a ir  ...................................  24
Choice .............................  25
Choice ............................. 25
F h n cy  ............................... 26

G u atem ala
F a ir  ...................................  26
F a n c y  ...............................  28

J a v a
P r iv a te  G r o w t h .........26@30
M andling  .......................31 @35
A ukola ........................... 30@32

Mocha
S h o rt B ean ............... 25@27
L ong  B ean  ............. 24@25
H . L. O. G ..................... 26@28

B ogota
F a ir  ...................................  24
F a n cy  ............................   26
E x c h an g e  M ark e t, S teady  
Spot M ark e t, S tro n g  

P ack ag e
N ew  Y ork B asis

A rbuck le  ..................... 22 50
Dion ............................... 23 60

M cL augh lin ’s XXX X  
M cL augh lin ’s X X X X  sold 

to  re ta ile rs  only. M ail all 
o rd ers  d ire c t to  W . F. 
M cL augh lin  & Co., C h ica
go.

E x tra c t
H olland , % g ro  boxes 95
Felix , % g ro ss  ............... 1 15
H u m m e l’s  foil, % gro . 85 
H u m m el’s  tin , % gro . 1 43 

C O N FE C T IO N E R Y  
S tic k  C andy  P a ils

H orehound  ....................... 8
S tan d a rd  ...........................  8
S tan d a rd , sm all ............... 8%
T w ist, sm all ...................  9

C ases
Ju m b o  ................................. 8
Jum bo , sm all ............... 8%
B ig S tick  ........................... 8%
B oston  C ream  ............... 13

Mixed C andy
Biroken .............................  8
C am eo ................................12
C ut L o a f ............................. 9
F a n cy  ..........  10%
F ren ch  C ream  ............. 9
G rocers ............................. 6%
K in d e rg a rten  ................... 11
L ead er ...............................  8%
M ajestic  ............................. 9
M onarch  ........................... 8%
N ovelty  ..............................10
P a r is  C r e a m s ................... 10
P rem io  C ream s ............. 14
R oyal ................................. 7 %
S pecial ............................. 8%
V alley C ream s ............... 12
X  L  O .............................  7

S pecialties
P a ils

A u to  K isse s  (b a sk e ts)  13 
B onn ie B u tte r  B ites  ..16  
B u tte r  C ream  C orn ..16 
C andy  C rack ers  (b sk t)  15
C aram el D ice ................. 13
C ocoanu t K ra u t ........... 14
C ocoanu t W affles ......... 14
Coco M acaroons ........... 16
Coffy T o f f y ........................14
C ream . M arshm allow s lu  
D a in ty  M in ts  7 lb . t in  15
E m p ire  F hdge ............... 14
F udge, P in e a p p le ........... 13
Fudge, W a ln u t ............... 13
F hdge, F ilb e r t ............. 13
F udge, Choco. P e a n u t 12 
Fudge, H oney  Moon . .  13 
Fudge, T o asted  Cocoa-

n u t ............................. 13
Fhdge, C h e r r y ................. 14
Fudge, C ocoanut ........... 13
H oneycom b C andy  . . . .1 5
K okays ............................. 14
Iced M aroons ................... 14
Iced  G em s ..................... 15
Iced  O range Je llie s  . . .  13
Ita lia n  Bon B o n s .......... 13
M anchus ........................... 15
M olasses K isses, 10

lb. box ....................... 13
N u t B u tte r  P uffs ........... 13
S alted  P e a n u ts  ............... 12

C hocolates
P a ils

A ssorted  Choc................... 15
A m azon C aram els  . . . .1 5
C h a m p io n ........................... 11
Choc. Chips, E u re k a  . .18
C lim ax .................... 13
E clipse, A sso rted  ......... 15
E u re k a  C hoco lates . . .  16
F a v o rite  ........................... 16
Ideal C hoco lates ........... 13
K londike C hoco lates ..18
N abobs ............................... 17
N ibble S ticks ................. 25
N u t W a fe rs  ..................... 17
Ocoro Choc. C aram els  17
P e a n u t C lu ste rs  ............. 20
P y ram id s  ......................... 14
Q u in te tte  ........................... 16
R eg ina  ............................. 10
S ta r  C hocolates ............. 13
S u perio r „Choc, (lig h t) 18 

Pop Corn
C rack er J a c k  ..........  3 25
G iggles, 5c pkg. cs. 3 50
O h M y 100s ............... 3 50

Cough D rops
P u tn a m  M enth&l . . .  1 00
S m ith  B ros ..................  1 25

N U TS—W hole 
A lm onds, T a rra g o n a  18 
A lm onds, D rak e  . . . .  17
A lm onds, C alifo rn ia

so ft shell ..........
B raz ils  .................  @12
F ilb e r ts  ............... @16
Cal. N o. 1 ..........
W a ln u ts  s f t  shell @18 
W a ln u ts , M arbo t . .  @16
T ab le  n u ts , fan cy  @16 
P ecans, m ed ium  . .  @15
P eca n s, ex. la rg e  . .  @16
H ick o ry  N u ts , p e r  bu.

O h i o ............................. 2 00
O ocoanuts ...................
C h es tn u ts , N ew  Y ork 

S ta te , p e r  bu ..........

Shelled
S pan ish  P e a n u ts  16@10% 
P ec a n  H alv e s  . . . .  @65
W a ln u t H a lv e s  . .  ®35
F ilb e r t M eats  . .  @fo
A lican te  A lm onds @45 
J o rd a n  A lm onds @50
_  _ P e a n u ts
F a n cy  H  P  S uns 7%@ 7%.

R oasted  ................. y@ 7%
Choice, mW’ H  P  J u m ”

C RA CK ED  W H E ^ T ^ *
B ulk ............................ , 1,
24 21b. p k g s .' 2 50

C RA CK ERS
N atio n a l B iscu it C om pany

B rands

B u tte r

Flxeelsior B u tte rs  ®°̂ ®8
N B C  S quare  B u tte rs  . .  6%
S eym our R ound  ............  6%

Soda
N B C  S odas ...................
P rem iu m  Sodas .........* 7^
S elect S odas ....................  8%
S a ra to g a  F l a k e s ............. 13
S a ltin e s  ............................. 73

O y ste r
N BC P icn ic  O y ste rs  . .  6%
Gem O y ste rs  ................... g^t
Shell ...................................  3

S w eet Goods
C ans a n d  boxes

A nim als ...........................  jp
A tla n tic s  A lso A sstd . . 12 
A vena F ru i t  C akes . . .  12 
B onnie D oon C o o k ie s.. 10
B onnie L ass ie s  ............  10
B rittle  F in g e rs  ............  10
C am eo B iscu it Choc.

(can s) ........................... 25
C am eo B iscu it A sstd .

(can s) ............................  25
C artw h ee ls  A ss td ...........8%
C ecelia B iscu it ............  16
C hoco late  B a r  (can s) 18
C hocolate D r o p s ...........17
C hocolate  D rop C en

te r s  ...............................  i 6
Choc. H oney  F in g e rs . 16 
Choc. R o se tte s  (can s) 20
C rack n e ls  ......................... 18
C ocoanu t T a ffy  B a r  . .  13
C ocoanut D r o p s ........... 12
C ocoanu t M acaroons . .  18 
O ocnut H oney  F in g e rs  12 
O ocnt H on ey  Ju m b le s  12 
Coffee C akes  Iced  . . .  12 
E v e n tid e  F in g e rs  . . . .  16
F am ily  Cookies .............  8%
F ig  C akes  A ss td ...........12
F ro sted  C ream s ........... 8%
F ro sted  G inger C ookies 8% 
F ru it  L u n ch  Iced  . . . .  10
G inger G em s P l a i n ___ 8%
G inger G em s Iced  . . . .  9% 
G rah am  C rac k e rs  . . . .  8 
G inger S naps  F am ily  . .  8% 
G inger S n ap s  N BC

R ound  ........................... 8
H ouseho ld  Cookies . . . .  8 
H ouseho ld  Cks. Iced  . .  9
H ippodrom e B a r ......... 12
H oney  Ju m b le s  ............  12
Im p e ria ls  ......................... 8%
Ju b ile e  M ixed ............... 10
L ady  F in g e rs  Sponge . .30 
L eap Y ear Ju m b le s  . .  18 
L em on B iscu it S q u are  8%
L em on W a fe rs  ............  17
L em ona ...........................  8%
M ace C akes ................... 8
M ary  A nn  .....................  8%
M arshm allow  Cfe. Ck. 13 
M arshm allow  W a ln u ts  18
M edora ...............................  8
M ottled  S q u a re s  . . . .  10 
N B C  H oney  C akes . . .  12 
O atm eal C rac k e rs  . . . .  8
O range G em s ............... 8%
P en n y  A sso rted  ............. 8%
P e a n u t G em s ................. 9
P in eap p le  O akes ..........  16
R aisin  G em s ..................  11
R everes A ss td ................... 15
Spiced G inger C akes . .  9 
Spiced G inger C akes

Iced  ................................  10
S u g ar F in g e rs  ..............  12
S u g a r C rim p ................... 8%
S u lta n a  F ru i t  B iscu it 16
T riu m p h  C a k e s ............ 16
V anilla  W a fe rs  ............  17
W av erley  ........................  10

In -e r-S ea l T ra d e  M ark 
Goods

p e r  doz.
B a ro n e t B iscu it ........... $1 00
B rem n ers  B tr  W afs . 1 00
C am eo B iscu it ..........  1 60
C heese S andw ich  . . . .  1 00 
C hoco late  W a fe rs  . . .  1 00 
E xcels io r B u tte rs  . . . .  1 00
F ig  N ew to n  ................... 1 00
F ive  O’c lo ck  T e a  B sct. 1 00 
G inger S n ap s  N B C  . .  1 00
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6 7 8 9 10 11
G rah am  C rack ers  Red

L abel 10c size ......... 1 00
L em on S naps  ............... 60
O y ste re tte s  ................... 50
P rem iu m  S odas ........... 1 00
R oyal T o a s t ................. 1 00
S a ra to g a  F lak e s  ........ 1 50
Social T e a  B iscu it . . . . 1 00
S. S. B u tte r  C rack ers 1 50
U n eed a  B iscu it .......... 50
U need a  G inger w a te r 1 nn
V an illa  W afe rs  ........ 1 0 0
W a te r  T h in  B iscu it . . 1 0 0
Zu Zu G inger S naps .., 50
Z w ieback  ....................... 1 00

O th er P ack a g e  Goods
B a rn u m ’s  A nim ats . . 50
C hoco late  T okens . . . . 2 50
B u tte r  C rackers  N BC

F am ily  P a c k a g e  . . 2 50
Soda C rac k e rs  N BC

F am ily  P a c k a g e ----- 2 50
F ru it  C ake ................... 3 00

In Special T in  P ack a g es
p e r doz.

F e s tin o  ........................... 2 50
N abisco  25c ................... 2 50
N abisco  10c ................ 1 00

In  bu lk  p e r  tin
N ab isco  ........................... 1 75
F es tin o  ........................... 1 50
B en t’s W a te r  C rack ers 1 40

CREAM  TA R TA R
B arre ls  o r  d ru m s  . . . . 33
B oxes ............................... 34
S quare  C ans ................ 36
F a n cy  cadd ies ........ 41

D R IED  FR U IT S  
A pples

E v ap o r'ed , Choice bulk 6%
E v a p o r’ed, F a n c y  pkg. l i b

A pricots
C alifo rn ia  ............... i2@14

C itron
C orsican  ......................... 15

C u rra n ts
Im ported  1 lb  p k g  . . . . . 8%
Im p o rted , bu lk  .......... . 8 %

Peaches
M uirs—Choice, 251b. 9
M uirs—Fancy. 251b. . . 10
Fancy, peeled, 251b. . . 18

Peel
L em on, A m erican  . . . . 12%
O range, A m erican  . . . . 12%

R aisins
C luste r, 20 c a rto n s  . . . .2 25
Loose M uscate ls  3 C r 5%
Loose M usca te ls  4 C r 6
L. M. Seeded, 1 lb . 7@7%

C alifo rn ia  P ru n es  
90*100 25Ib. b o x e s ..®  4 
80- 90 251b. b o x e s ..®  6 
70- 80 251b. b o x e s ..®  6%
60- 70 25»b. b o x e s ..®  7 
50- 60 25tb. b o x e s ..®  8%
40- 50 251b. b o x e s . .@10

FA R IN A C EO U S GOODS 
B eans

C alifo rn ia  L im a  ..........  7%
M ichigan L im a    ........  6
M ed. H an d  P icked  ----- 2 40
B row n H o lland  ............. 1 65

F a rin a
25 1 lb pack ag es  -------1 50
Bulk, p e r  100 lbs. . .  4 00

O rig inal H olland R usk 
P acked  12 ro lls to  co n ta in e r 
3 c o n ta in e rs  (40) ro lls  3 20 

H om iny
P earl, 100 lb. sack  . .  2 00 
M accaroni and  V erm icelli 

D om estic , 10 lb. box . .  60
Im ported , 25 lb. box . .  2 50 

P earl B arley
C h es te r ........................... 2 60
E m p ire  ...........................

P eas
G reen, W isconsin , bu. 2 00 
G reen, Scotch , bu. . .  2 00
Split, lb ...............................  5

Sago
E a s t  In u la  ................... 4%
G erm an , sack s  ............. 4%
G erm an , b roken  pkg. 

T ap ioca
B lake, 100 lb . s ack s  . .  4% 
P ea rl , 130 lb . s ack s  . .  4%
P earl, 36 p k g s ...............  2 25
M inute , 36 p kgs  ..........  2 75

F ISH IN G  T A C K L E
% to  1 in ........................... 6
1% to  2 in ........................  7
1% to  2 in ........................  9
1% to  2 in ......................  11
2 In ...................... •............  15
3 In..................................  20

C otton  L ines
N o. 1, 10 fe e t . 5
No. 2, 15 fee t . 7
No. 3, 15 fe e t . 9
No. 4, 15 fee t . 10
No. 5, 15 fe e t ........... 11
N o. 6, 15 fe e t ........... 12
No. 7, 15 fe e t ............... 15
No. 8, 15 fe e t ........... 18
N o. 9, 15 fe e t ........... 20

L inen L ines
Sm all ...............................  20
M edium  .............................  26
L a rg e  .................................  34

P o les
B am boo, 14 ft., p e r  doz. 55 
Bam boo, 16 f t . ,  p e r  doz. 60 
B am boo, 18 f t., p e r  doz. 80

FLA V O RIN G  EX TR A C TS 
J e n n in g s  D C B rand  

T e rp en e le ss  E x t r a c t  L em on 
No. 1 P  box, p e r  doz. 75
No. 2 p  box, p e r  doz. 90
No. 4 P  Box, p e r  doz. 1 75 
No. 3 T a p e r, p e r  doz. 1 75 
2 oz. F la t , p  M p e r  dz. 1 50

Jen n in g s  D C B rand  
E x tra c t  M exican  V an illa  

No. 1 P  Box, p e r  doz. 90 
No. 2 p  Box, p e r  doz. 1 25 
No. 4 P  Box, p e r  doz. 2 25 
No. 3 T ap er, p e r  doz. 2 00 
2 oz. F la t  p  M p e r  dz. 2 00 

FLO U R  A ND  F E E D
G rand  R ap id s  G rain ft

M illing  Co.
W in te r  W h e a t

P u r i ty  P a te n t  ............. 5 40
S eal of M in n e s o ta ........ 5 00
S u n b u rs t ........................... 5 00
W izard F lo u r .................. 5 20
W izard  G rah am  ............ 5 20
W izard  G ran . M eal . . 4 00
W izard  B u ck w h ea t . . 6 00
R ye ................................... 4 40

V alley  C ity  M illing  Co.
L ily  W h ite  ................... 5 60
L ig h t L oaf ................... 5 10
G rah am  ........................... 2 30
G ran en a  H e a lth  .......... 2 40
G ran . M eal ..................... 1 75
Bolted M ed........................ 1 65

V oig t M illing  Co.
G rah am  ......................... 4 60
V oig t’s  C r e s c e n t ........... 5 40
V oig t’s  F lo u ro ig t ___ 5 40
V o ig t’s  H yg ien ic  ___ 4 60
V oig t’s R oyal ............... 5 80
W a tso n -H ig g in s  M illing  Co.
P e rfec tio n  F lo u r  ......... 5 40
T ip  T op  F l o u r ............... 5 00
G olden S h eaf F lo u r  . . . 4 60
M arsh a ll’s  B e s t F lo u r 4 85

W orden  G rocer Co.
Q uaker, p a p e r  ........... 5 30
Q uaker, c lo th  .............. 5 40
Q u ak e r B u ck w h ea t bbl 5 50 

K an sas  H ard  W h e a t 
W orden  G rocer Co. 

A m erican  E ag le , % s . .5  35 
A m erican  E ag le , % s . .5  25 
A m erican  E ag le , % s . .5 15

S pring  W h e a t 
R oy B ak e r

G olden H orn , fam ily  ..  
G olden H orn , b ak e rs  ..

5 20
,5 10

W isconsin R ye ............ 3 80
Ju d so n  G rocer Co.

C ereso ta , % s .................5 80
C ereso ta, %s .................. 5 90
C ereso ta , % s .................. .6 00

W o rd en  G rocer Co.
W ingold, % s c lo th  ........ 6 00
W ingold , %s c lo th  ___ 5 90
W ingold, % s c lo th  ___,5 80
W ingold, % s p a p e r ___.5 85
W ingold, %s p a p e r  . . . , .5 80
B a k e rs ’ P a te n t  ............ .5 65

W y k e s  f t  Cs.
Sleepy E ye, %s clo th  ..,5 60
Sleepy Bye, % s clo th  .. 5 50
Sleepy E ye, % s clo th  ..,5 40
Sleepy E ye, %s p ap e r 5 40
Sleepy E ye, %s p ap e r 5 40

Meal
B olted  ................. 3 80® 4 00
G olden G ran u l'd  3 80® 4 00 

W h e a t
R ed ...................................  1 07
W h ite  .............................  1 07

O ats
M ichigan ca rlo ts  ........... 45
L ess  th a n  ca rlo ts  ......... 47

Corn
C arlo ts  ...............................  68
L ess  th a n  c a r l o t s ........... 70

H ay
C arlo ts  ............................  16 00
L ess  th a n  c a rlo ts  . .  17 00 

Feed
S tre e t C a r  F e e d ........... 33
No. 1 C orn & O at F eed  33
C racked  c o m  ................. 32
C oarse co rn  m e a l ......... 32

F R U IT  JA R S
M ason, p ts ., p e r  g ro . 4 55 
M ason, q ts ., p e r  g ro . 4 95 
M ason, % ga l. p e r  g ro . 7 30 
M ason, ca n  tops, gro . 1 65

G E L A T IN E
C ox’s, 1 doz. la rg e  . .1  45 
C ox’s, 1 doz. sm all . .  90
K n o x ’s  S park ling , doz. 1 25 
K nox’s S p a rk lin g  g r. 14 00 
K nox’s A cidu’d. doz. 1 25
N elson’s  .........................  l  50
O xford  ...........................  75
P ly m o u th  R ock, P hos. 1 25 
P ly m o u th  Rock, P la in  90 

G RAIN BAGS
B road  G auge ............... 18
A m o s k e a g .......................  19

H erbs
S age .................................  1 5
H o p s  ...............................  15
L a u re l L e av es  ............. is
Senna L e a v e s ............. 35

H ID E S  A ND  P E L T S  
H ides

G reen, No. 1 ................ 11%
G reen, N o. 2 ................ 10%
C ured, No. 1 ................  13
C ured, N o. 2 ................ 12
C alfsk in , g reen , No. 1 15 
C alfsk in , g reen , N o. 2 13% 
C alfsk in , cu red , No. 1 16 
C alfsk in , cu red , No. 2 14%

P e lts
Old W ool ............... 60@1 25
L am b s  ................. 10@ 25
S h e a r l in g s ............. 10@ 20

Tallow
No. 1 ..................... @ 6
No. 2 ................... @ 4

W ool
U nw ashed , m ed. @18
U nw ashed , fine .. @13

H O R SE RA DISH  
P e r  doz.............................  90

Je lly
5tb p ails , p e r  doz. . .  2 20 

15% pails , p e r  pa il . . . .  48
301b pall, p e r  pa il . . . .  90

JE L L Y  G LA SSES
% p t. in  bbls., p e r  doz. 15 
% p t. in  bbls., p e r  doz. 16 
8 oz. capped  in  bbls.

p e r  doz.........................  18
M A P L E IN E

2 oz. b o ttles , p e r  doz. 3 00
M INCE M EAT 

P e r  ca se  .......................  2 85
M OLASSES 

N ew  O rleans

OIIIVE6U mCcILS

H am s. 12 lb  av . 17 @17% 
H am s, 16 &. av . 16% @17 
H am s, 18 %. av . 16 @15% 
S kinned H am s ..18  ®18% 
H am , d ried  bee f

s e t s .....................21 @22
C alifo rn ia  H am s 11% @12 
P icn ic  Boiled H a m s  @15 
Boiled H am s . . .  26%@27 
M inced H a m  .. .1 3  @13% 
B acon ................... 17% @25

S ausages
B ologna . . ,
L iv er .........
F ra n k fo r t  .
P o rk  ..........
V eal ...........
T ongue . . . .  
H eadcheese

10 @ 10% 
7%@ 8 

11 @ 11%  
13 @14..... 11..... 11
......... 9

B eef
B oneless ...........20 00@20 50
R um p, new  . . .  21 00@22 00 

P ig ’s F ee t
% bb ls.................
% bbls., 40 lbs.
% bb ls.................
1 bbl......................

1 05
2 10 
4 25 
8 50

T rip e
K its , 15 lbs. . . .  
% bbls., 40 lbs. . 
% bbls. 80 lbs. . .

90
1 60 
3 00

C asings
H ogs, p e r  % ................  35
Beef, rounds, s e t . ,.18@ 20 
Beef, m iddles, s e t . ,90@95 
Sheep, p e r b u n d le ......... 80

F an cy  O pen K e ttle  . . .  42
Choice .............................  35
Good .................................  22
F a ir  .................................  20

H a lf  b a rre ls  2c e x t ra
R ed H en , No. 2 % ___ 1 75
Red H en , N o. 5 ........... 1 75
R ed H en , No. 10 -----1 65

M USTARD
% lb 6 lb. box  ........... 16

O LIV ES
B ulk, 1 gal. k egs 1 15@1 25 
B ulk, 2 gal. k eg s  1 10@1 20 
B ulk, 5 gal. k eg s  1 00@1 15
Stuffed , 5 oz................... 90
S tuffed , 8 oz.......................1 25
S tuffed, 14 oz.....................2 25
P itte d  (n o t stu ffed )

14 oz....................... 2 25
M anzan illa , 8 oz............  90
L unch , 10 oz.................  1 35
L unch , 16 oz......................2 25
Q ueen, M am m oth , 19

oz..............................  4 26
Q ueen, M am m oth , 28

oz.................................  5 75
O live Chow , 2 doz. cs,

p e r  doz..................  2 25
P IC K L E S

M edium
B arre ls , 1,200 co u n t . .  7 75
H alf bbls., 600 c o u n t 4 38
5 gallon  k eg s  ............... 2 00

Sm all
B a rre ls  ...........................  9 50
H a lf B a rre ls  ............... 5 25
5 gallon  k e g s ................... 3 00

G herk in s
B arre ls  .........................  14 50
H a lf b a r r e l s ................... 7 75
5 gallon  kegs  ...........

S w eet Sm all
B a rre ls  ........................... 14 50
H a lf b a rre ls  ............... 8 00
5 gallon  k e g s ............... 3 25

P IP E S
Clay, No. 216, p e r  box 1 75 
Clay, T. D ., fu ll c o u n t 60 
Cob ...................................  90

PLA Y IN G  CARDS 
No. 90, S tea m b o a t . . .  75
No. 15, R ival, a sso r te d  1 25 
No. 20, R over, en a m 'd . 1 50 
No. 572, S pecial . . . .  1 75 
No. 98 Golf, s a tin  fin. 2 00 
N o. 808, B icycle ......... 2 00
No. 632, T o u rn ’t  w h is t 2 25

U ncolored B u tte rln e
Solid D airy  ----- 12 @16
C o u n try  R olls ...12% @ 18

C anned M eats
C orned beef, 2 l b .........
Corned beef, 1 lb . .  
R o ast beef, 2 lb. . . .
R o ast beef. 1 lb ...........
P o tte d  H am . %s . . . .  
P o tte d  H am , % s . . . .  
D eviled H am , %s . . .
D eviled H am , % s ___
P o tte d  T ongue, %s . .  
P o tte d  T ongue, %s . .

RICE
F an cy  ..................... 6
J a p a n  S ty le  ......... 5
B roken  ................... 4

4 20 
2 20 
4 20 
2 20 

50 
90 
50 
90 
50 
90

@6%
@5%
@4%

R O LLED  OATS 
Rolled A vena, bbls. ...4 75 
S tee l Cut, 100 lb. sks. 2 35
M onarch , bbls.................. 4 50
M onarch, 90 lb. s ack s  2 15 
Q uaker, 18 R egu la r . .  1 45 
Q uaker, 20 F am ily  . . . . 4  00

SALAD D RESSIN G
Colum bia, % p t ..............2 25
C olum bia, 1 p in t ___  4 00
D u rk ee’s, la rg e  1 doz. 4 50 
D u rk ee’s, sm all, 2 doz. 5 25 
S n id er’s, la rge , 1 doz. 2 35 
S n id er’s  sm all, 2 doz. 1 35 

SA L ER A TU S 
P ack e d  60 lbs. in  box 

A rm  an d  H am m er . .  3 00 
W y an d o tte , 100 % s . .  3 00

SA L SODA
G ranu la ted , bbls...........  80
G ranu la ted , 100 lbs. cs. 90 
G ranu la ted , 36 pkgs. . .  1 25

SA LT
C om m on G rades

100 3 lb  s a c k s ...............2 60
70 4 lb . s a c k s  ...........2 40
60 5 lb . s ack s  .......... 2 40
28 10 lb. s ack s  .........2 25
56 lb . s a c k s  ............... 40
28 lb. s ack s  ............... 20

W a rsaw
56 &. d a iry  in  d rill b a g s  40 
28 lb. d a iry  in  d rill b ag s  20

S o lar Rock
56 lb. s ack s  ....................... 25

Comm on
G ran u la ted , F in e  . . . .  1 05 
M edium , F in e  ............. 1 10

PO TA SH
B a b b itt 's , 2 doz............... 1 75

PRO V ISIO N S 
B arre led  P o rk  

C lear B ack  22 00@23 00 
S h o rt C u t C le ar 20 60@21 00
B ean  ................. 18 00@18 50
B risk e t, C lear 22 50@23 00
P ig  ...................................  23 Oo
C lear F a m i l y ............... 26 00

D ry S a lt M eats
S P  B e l l i e s ...........14% @15

L ard
P u re  in  tie rc e s  ..11% @ 12 
C om pound L a rd  ..8% @  9
80 lb. tu b s  ___ ad v an ce  %
60 lb tu b s  . . . .a d v a n c e  % 
50 lb. t in s  . . . .a d v a n c e  % 
20 lb . p a ils  . . . . a d v a n c e  % 
10 lb . pa ils  . . . . a d v a n c e  % 

5 lb. p a ils  . . .  .ad v a n ce  1 
8 lb . pa ils  ....a d v a n c e  1

SA L T FISH  
Cod

L arge , w hole . . .  @7%
Sm all, w hole . . .  @7
S trip s  o r  b rick s  7%@10%
Pollock  ............... "@  4%

H alibu t
S trip s  ............................. 15
C hunks ......................... 16

H olland H erring
Y. M. w h. hoop bbls. 12 00
Y. M. w h. hoop % bbl. 6 50
Y. M. w h. hoop kegs 72
Y. M. w h. hoop M ilchers

keg s  ............................... 73
Q ueen, bb ls ................... 11 00
Q ueen, % bb ls............. 5 75
Q ueen keg s  ................... 62

T ro u t
No. 1, 100 lb s ................. 7 50
No. 1, 40 lb s .................. 2 25
No. 1, 10 lb s ................. 90
N o. 1, 8 lb s ..................... 75

M ackerel
M ess, lOo lbs. ............... 16 50
M ess, 40 lb s ......................... 7 00
M ess, 10 lbs.........................  1 85
M ess, 8 lbs...............................1 50
No. 1, 100 lb s .............  10 00
No. 1, 40 lbs...........................6 60
No. 1, 10 lb s ........................... 1 25

W hitehall
10q lb s .....................................  J  75

50 lb s .....................................  5 25
10 lb s .....................................  1 12
8 lb s ...........„.................. 92

100 lb s .....................   4 65
40 lb s .....................................  2 10
10 lb s ...............................  75

8 tb s ..............................  65
SE E D S

Y oung H yson
Choice ......................  30
F a n cy  ......................... 40@50

Oolong
F orm osa, F a n c y  . . .  60@60 
F o rm osa , M edium  . .  28
F orm aso , Choice . . . .  35

E nglish  B rea k fa s t
M edium  ....................... 25
Choice .........................  30@35
F a n cy  ......................... 40@60

India
Ceylon, choice ___  30@35
F a n cy  ........................... 45@5o

A nise ............................... 14
C anary , S m y rn a  ..........  6%
C ara w ay  ......................... 10
C ardom om , M a la b a r 1 20
C elery  .............................  50
H em p, R u s s i a n ............. 5
M ixed B ird  .....................  5
M ustard , w h ite  .............  8
P oppy  ...............................  11
R ape ................................. 5%

SH O E BLA CK ING  
H an d y  Box, la rg e  3 dz. 3 50 
H an d y  Box, sm all . . .  1 25 
B ixby’s R oyal P o lish  85 
M iller’s C row n P o lish  85

S N U F F
Scotch, in  b ladders  . . . .  37
M accaboy, in  j a r s ..........  35
F ren ch  R app le in  ja r s  . .  43

SODA
Boxes .................................  5%
K egs, E ng lish  ............... 4%

S PIC E S  
W hole Spices

A llspice, J a m a ic a  ......... 9
A llspice, la rg e  G arden  11
Cloves, Z anz ibar ..........  27
C assia , C an ton  ............  14
C assia , 5c pkg. doz. . .  25
G inger, A frican  ........... 9%
G inger, Cochin ........... 14%
M ace, P en a n g  ............  70
M ixed, No. 1 ............... 16%
M ixed, No. 2 ................  10
M ixed, 5c pkgs. doz. . . 45
N u tm egs, 70-80 ............  30
N u tm egs, 105-110 . . . .  22
P epper, B lack’ ..........
P epper, W h ite  .........
Pepper, C ayenne . .  
P ap rik a , H u n g a rian

Allspice, J a m a ic a  
Cloves, Z an z ib ar . 
C assia , C an ton  . .  
G inger, A frican  . .  
M ace, P en a n g  . . .  
N u tm egs, 75-80 . .

P ep p er, C ayenne ___
P a p rik a , H u n g a rian

STARCH
Corn

K ingsfo rd , 4o lbs. . . .  
M uzzy. 20 l ib . pkgs. 
M uzzy, 40 l ib .  pkgs. 

Gloss 
K ingsfo rd

S ilver Gloss, 40 l ib . . 
S ilver G loss, 16 3!bs. , 
S ilve r Gloss, 12 6!bs. 

M uzzy
48 lib . pack ag es  ........
16 31b. pack ag es  . . . .
12 61b. pack ag es  ........
501b. boxes ...................

SY RU PS
Corn

B arre ls  ...........................
H a lf  b a rre ls  ................
B lue K aro , No. 2 
B lue K aro , No. 2% . 
B lue K aro , N o. 6 . . .  
B lue K aro , No. 10 ..  
R ed  K aro , No. 2 . . . .  
Red K aro , No. 2% .,
Red K aro , No. 5 ----
Red K aro , N o. 10 . . .

P u re  C ane 
F a ir  ...............................

T A B L E  SAU CES

TOBACCO 
F ine C ut

B lo t ................................. 1 45
Bugle, 16 oz........................ 3 84
Bugle, 10c ..................... H  00
D an  P a tc h , 8 a n d  16 oz. 13
D an P a tc h , 4 oz.......... 11 52
D an  P a tc h , 2 oz......... 5 76
F a s t M all, 16 oz.........7 80
H ia w a th a , 16 oz..............  60
H iaw a th a , 5c .............  5 40
M ay F low er. 16 oz. . .  9 36
No L im it, 8 oz............. 1 80
No L im it, 16 oz............ 3 60
O jibw a, 8 an d  16 oz. 40
O jibw a, 10c ................. 11 10
O jibw a, 5 c ....................... 1 85
P e to sk ey  Chief, 7 oz. 2 00 
P e to sk ey  Chief, 14 oz. 3 90 
P each  an d  H oney, 5c 5 76
Red Bell, 16 oz................. 3 96
Red Bell, 8 foil ..........  1 98
S terling , L  fc d  5c . .  5 76 
S w eet C uba, c a n is te r  9 16
S w eet Cuba, 5c ............  5 76
S w eet C uba, 10c ........  95
S w eet Cuba, 1 tb . t in  4 50 
S w eet Cuba, % lb. foil 2 25 
S w eet B urley , 5c L& D  5 76 
S w eet B urley , 8 oz. . .  2 45 
S w eet B urley , 16 oz. . .  4 90 
S w eet M ist, % gro . . .  5 70
S w eet M ist, 8 oz..........11 10
S w eet M ist. 8 oz............  35
T e leg ram , 5c ............... 5 76
T iger, 5c ......................... 6 00
T iger, 25c ca n s  ............  2 35
T’ncle D aniel, 1 tb  . .  60
U ncle D aniel, 1 oz. . .  5 22

TE A
J a p a n

22 Am. N avy, 16 oz........... 32
Apple, 10 lb. b u t t ..........
D rum m ond  N at. L eaf, 2

38

12
30
12
18
75
35
15
35
24
45

an d  5 lb ....................... 60
D rum m ond N at. Leaf,

p e r  doz........................... 96
B a ttle  A x ......................... 32
B racer, 6 and  12 lb . 30
B ig F ou r, 6 and  16 lb. 32
B oot Jack , 2 lb ............. 90
B oot Jack , p e r  doz. . . 90
Bullion, 16 oz............... 46
C lim ax, Golden T w ins 48
C lim ax, 14% oz..............
C lim ax, 7 oz......................

44
41

D ays’ W ork, 7 & 14 lb. 31
C rem e de  M enthe , lb 62
D erby, 5 lb . boxes . . . 29
5 B ros., 4 tb ................... 65, .5 F o u r Roses, 10c .......... 90
G ilt E dge, 2 lb  .......... 50
Gold Rope, 6 & 12 lb. 58

7% Gold Rope, 4 & 8 lb. 58
634 G. O. P „  12 & 24 lb . . . 40
8% G ran g e r T w ist, 6 lb. .. 46

G. T. W ., 101b & 21 lb 
H o rse  Shoe, 6 & 12 lb.

36
435 H oney  D ip T w is t, 5&10 454% Jo lly  T a r, 5 & 81b . . 406 J .  T ., 5% ft 11 lb. . .  

K en tu ck y  N avy , 121b.
353V4 32

K ey sto n e  T w ist, 61b. 45
K ism et, 6 lb .................. 48
M aple Dip, 20 oz.......... 25

26 M erry  W idow , 121b. . . 32
28 N obby Spun  Roll 6 & 3 58

1 80 P a rro t,  12 lb ...................... 35
2 06 P a tte r s o n ’s N a t. L eaf 93
2 10 P eachey , 6-12 & 24 lb. 40
2 00 F’icn ic  T w ist, 5 lb .......... 45
1 91 P ip e r  H eidsick , 4 & 7 lb. 69
2 40 P ip e r  H eidsick , p e r  doz. 96
2 25 Polo, 3 doz., p e r  doz. 

R ed lcu t, 1% oz..............
48

2 25 38
S crapple, 2 & 4 doz. . . 48

16
S h e rry  Cobbler, 8 oz. . . 32
Spe&.r H ead , 12 oz. . . . 44

20 S peer H ead , 14% oz. 44
25 S*peer H ead , 7 oz.......... 47

Sq. D eal, 7, 14 a n d  281b 30
3 75

S ta r , 6, 12 f t  24 lb  . . 43
S ta n d a rd  N avy , 7%, 152 25 f t  30 lb ........................... 34
T en  P enny , 6 & 12 lb . 35
T ow n T a lk , 14 oz.......... 30
Y ankee Girl, 6, 12 & 24 30

Sundried , m ed ium  ..24@ 26 
S undried , choice . ,.30@33 
Sundried , fan cy  . . .  .36@40 
B ask e t-fired , m ed ium  30 
B ask e t-fired , choice 35@37 
B ask e t-fired , fan cy  ’ 40@43
N ibs  .............................  30@32
S iftin g s  ....................... 10@12
F a n n in g s  ................... 14 @15

G unpow der
M oyune, m ed ium  . .  35
M oyune, c h o i c e ..........  33
M oyune, fan cy  ......... 50@60
P lngsuey , m ed ium  . .  33
P ingsuey , choice . . . .  35
P ingsuey , fan cy  . . . .  50@55

S crap
All Red, 6c ................... 5 76
Am. U n ion  S crap  . . . .  5 4 0
B ag  P ipe , 5c ............... 5 88
C utlas, 2% oz.................  26
Globe S crap , 2 oz..........  30
H ap p y  T ho u g h t, 2 oz. 30 
H on ey  Com b S crap , 5c 5 76 
H o n es t S crap , 6c . . . .  1 55 
M ail P ouch , 4 doz. 5c 2 00
Old S ongs, 5c ............... 5 76
Old T im es, % gro. . 5 50 
P o la r  B ear, 5c, %  gro . 5 76 
R ed  B and , 5c % gro . 5 76 
R ed  M an  S crap  Sc . .  1 43
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S crapple, 5c p kgs............  48
S u re  Shot, 5c 1-6 gro. 5 76 
Y ankee G irl S crap , 2 oz 5 76 
P an  H an d le  Scrp  *4 gr. 5 76 
P each y  S crap , 5c . . . .  1 90 
U nion W ork m an , 2% 6 00 

Sm oking
All L eaf, 2% & 7 oz. 30
BB, 3% oz......................  6 00
BB, 7 oz..........................  12 00
BB, 14 oz....................... 24 00
B agdad, 10c t in s  . . . .  11 52
B adger, 3 oz....................  5 04
B adger, 7 oz...............  11 52
B an n e r, 5c ....................... 5 76
B anner, 8 oz....................  1 60
B anne r, 16 oz...................... 3 20
Belwood, M ix tu re , 10c 94
B ig  Chief, 2% oz. . .  6 00
B ig Chief, 16 oz..........  30
Bull D u rh am , 5c ........... 5 85
Bull D urham , 10c . . . .1 1  52
Bull D urham , 15c ----- 17 28
Bull D u rh am , 8 oz. . .  3 60 
Bull D urham , 16 oz. . .  6 72
B uck H orn , 5c ..........  5 76
B uck  H o rn , 10c ........... 11 52
B ria r  P ipe, 5c ............  6 00
B r ia r  P ipe, 10c ----- 12 00
B lack  S w an, 5c ........  5 76
B lack  S w an, 14 oz. . .  3 50
Bob W h ite , 5 c ................  6 00
B ro therhood , 5c ..........  5 95
B ro therhood , 10c . . . .  11 00 
B ro therhood , 16 oz. . .  39
C arn ival. 5c ................... 5 70
C arn ival, % oz.............  39
C arn ival, 16 oz............... 40
C iga r C lp’g  Jo h n so n  30 
C ig a r Clip’g  S eym our 30 
Iden tity , 3 & 16 oz. . .  30
D arb y  C igar C u ttin g s  4 50 
C o n tin en ta l C ubes, 10c 90
C orn Cake, 14 oz...............2 55
C orn Cake, 7 oz............... 1 45
C orn  Cake, 5c ..............  3 76
C ream , 50c p a ils  ........... 4 70
C uban S ta r, 5c foil . .  5 <6
C uban S ta r. 16 oz pail

. .11

___5

C hips, 10c ................... 10 20
D ills B est, 1% oz..........  79
D ills B est, 3% oz..........  77
Dills B est, 16 oz..........  73
D ixie K id, 5c ............... 48
D uke’s Mix, 5c ............ 5 76
D uke’s M ix. 10c ---- H  r>2
D uke 's  Cam eo, 5c . .  5 76
D rum , 5c ....................... 5 76
F. F . A. 4 oz.
F. F . A. 7 oz.
F ash io n , 5c ..
F ash ion , 16 oz.
F ive B ros., 5c ..............  5 76
F ive B ros., 10c ............. 10 53
F ive  cen t c u t P lug  . .  29
F  O B 10c ................... U  50
F o u r R oses, 1 0 c ........... 96
Fu ll D ress, 1% oz. . .  72
Glad H and , 5c ............  48
Gold Block. 10c ----- 11 88
Gold S ta r . 50c pail . .  4 70 
G ail & Ax N avy , 5c 5 76
G row lei, 5c ............... 42
G row ler, 10c ................. 94
G row ler, 20c ................  1 85
G ian t, 5c ......................... 5 76
G ian t, 16 oz...................  33
H an d  M ade, 2% oz. . .  50
H azel N u t, 5c ..........  5 76
H oney  Dew, 1% oz. . .  40
H u n tin g , 5c ..................... 50
I X  L, 5c ....................... 6 10
I X L, in  pa ils  ..........  32
J u s t  S u its , 5c ..............  6.00
J u s t  S u its , 10c ..........  11 88
K iln D ried , 25c ..........  2 45
K ing  B ird , 7 oz ..........  2 16
K ing  B ird , 10c ........... 11 52
K ing  B ird , 5 c ................. 5 76
La T tirka , 5c ..............  5 76
L ittle  G ian t, 1 lb ..........  28
L ucky  S trike , 1% oz. 94
L u ck y  S trike , 1% oz. 96
Le Redo. 3 oz. ..........  10 80
Le Redo. 8 & 16 oz. 38
M yrtle  N avy . 10c .. .1 1  52
M yrtle  N avy . 5 c ..........  5 76
M ary land  Club, 5c . . .  50
M ayflow er, 5c ..............  5 76
M ayflow er, 10c ........... 96
M ayflow er, 20c ............  1 92
N ig g er H a ir , 5c ..........  6 00
N ig g er H a ir , 10c . . . .1 0  70
N igger H ead . 5 c ...........5 40
N igger H ead , 10c . . . .1 0  56
N oon H o u r, 5c ..........  1 44
Old Colony, 1-12 gro. 11 52
Old Mill, 5c ..................  5 76
Old E ng lish  C urve 1% oz 96
Old Crop, 5c ............... 5 76
Old Crop, 25c ............... 20
P. S., 8 oz. 30 lb. cs. 19
P . S., 3 oz., p e r  gro. 5 70
P a t  H an d , 1 oz............... 63
P a tte rs o n  Seal, 1% oz. 48
P a tte rs o n  Seal, 3 oz. . .  96
P a tte rs o n  Seal, 16 oz. 5 00
P eerless, 5c .'..................  5 76
Peerless, 10c clo th  . . . .1 1  52 
P eerless, 10c p a p e r  ..1 0  80
P eerless, 20c ................. 2 04
P eerless, 40c ............. 4 08
P laza , 2 gro. c s ........... 5 76
P low  Boy, 5c ............... 5 76
P low  Boy, 10c ..........  11 00
P low  Boy, 14 oz................ 4 70
P edro , 10c ..................... 11 93
P rid e  of V irg in ia , 1% 77
P ilo t. 5c ........................... 5 76

P ilo t, 7 oz. doz........  1 05
P ilo t, 14 oz. doz........... 2 10
P rin ce  A lbert, 5e . . . .  48
P rin c e  A lbert, 10c . . . .  96
P rin ce  A lbert, 8 oz. . . .  3 84 
P rin ce  A lbert, 16 oz. . .  7 44 
Q ueen Q uality , 5c . . . .  48
R ob Roy, 5c fo il . . . .  5 76
Rob Roy, 10c g ro ss  . .  10 52
Rob Roy, 25c doz..........2 10
R oy Roy, 50c doz..........4 10
S. & M., 6c g ro ss  . .  5 76 
S. & M., 14 oz. doz. . 3 20 
Sold ier Boy, 5c g ro ss  5 76 
Sold ier Boy, 10c . . . .1 0  50
Soldier Boy, 1 lb .......... 4 75
S w eet C apora l, 1 oz. . .  60
S w eet L o tu s, 5 c .........6 00
S w eet L o tu s, 1 0 c __12 00
S w eet L otus, p e r doz. 4 35
S w eet Rose, 214 oz. 30
S w eet T ip  Top, 5c . . .  50
S w eet T ip  top, 10c . .  1 00 
S w eet T ips, 14 gro. . .  10 08
Sun C ured , 10c ........... 98
S um m er T im e, 5 c ___ 5 76
S um m er T im e, 7 oz. . .  1 65 
S um m er T im e, 14 oz. . .3  5o
S tan d a rd , 5c foil ___  5 76
S tan d a rd , 5c p ap e r  . . . .  6 24 
S tan d a rd , 10c p ap e r  . .  8 64 
Seal N . C., 1% cu t p lug  70 
Seal N. C. 1% G ran . 63 
T h ree  F e a th e rs , 1 oz. 48 
T h ree  F e a th e rs , 10c 11 52
T h re e  F e a th e rs  and  

P ipe  com bination  . .  2 25 
Tom  & J e rry , 14 oz. . .  3 60 
Tom  & J e rry , 7 oz. . . .  1 80
Tom  & Je r ry , 3 oz..........  76
T ro u t L ine, 5c ..........  5 95
T ro u t L ine, 10c . . . .  10 00 
T u rk ish , P a tro l, 2-9 5 76
Tuxedo, 1 oz. b ag s  . .  48
Tuxedo, 2 oz. t in s  . .  96
Tuxedo, 20c ................... 1 90
T uxedo, 80c t i n s .......... 7 45
T w in  O aks, 10c ......... 96
U nion L ead er, 50c . .  5 06
U nion L ead er 25c _____ 2 25
U nion L eader, 10c . .  11 60
U nion L eader, 5c ___  5 95
U nion W orkm an , 1% 5 76 
U ncle Sam , 10c . . . .  10 80
U ncle Sam , 8 oz.......... 2 20
U. S. M arine, 5c ____ 6 00
V an B ibber, 2 oz. tin  88
V elvet, 5c pouch ......... 48

'V elvet, 10c t in  ............... 96
V elvet, 8 oz. tin  . . . .  3 84 
V elvet, 16 oz. can  —  . 7 68 
V elvet, com b ination  cs. 5 75
W a r  P a th , 5c ............... 5 95
W a r P a th , S oz................ 1 60
W ave Line, 3 oz..........  40
W ave Line, 16 oz..........  40
W ay up, 214 oz..............5 75
W ay up, 16 oz. pails  . .  31
W ild F ru it, 5c ........... 5 76
W ild F ru it, 10c . . . .  11 52
Y um  Y um . 5c ............  6 00
Y um  Y um , 10c ..........  11 52
Y um  Yum, 1 lb., doz. 4 80

T W IN E
C otton , 3 ply ............... 22
C otton , 4 ply ................. 22
J u te , 2 p ly  ................... 14
H em p, 6 ply .................. 13
F lax , m ed ium  ............. 24
W ool, 1 lb. ba les ........... 6

V INEGA R

4*4 inch, 5 g ro ss ............... 65
C artons, 20 2% doz bxs 70 

Egg C ra tes  and F illers  
H u m p ty  D um pty , 12 dz. 20
No. 1 com plete  ............... 40
No. 2. com plete  ............... 28
C ase No. 2, fillers, 15

s e ts  ...............................  1 35
Case, m edium , 12 s e ts  1 15 

F au ce ts
C ork lined, 3 in ................... 70
Cork lined , 9 in ...............  80
Cork lined, 10 in ..................90

Mop S ticks
T ro jan  sp rin g  ................... 90
E clipse p a te n t sp rin g  85
No. 1 com m on ................... 80
No. 2 p a t. b ru sh  ho ld e r 85
Ideal No. 7 ....................... 85
121b. co tto n  m op heads  1 45 

P ails
2-hoop S tan d a rd  ......... 2 00
2- hoop S tan d a rd  . 2 25
3- w ire  C able .............  2 10
C eda r all red  b ra s s  . 1 25
3-w ire  Cable .............  2 30
P a p e r  E u re k a  .........  2 25
F ib re  ...............................  2 40
10 q t. G alvanized  . . . .  1 70 
12 q t. G alvan ized  . . . .  1 90 
14 q t. G alvan ized  ___  2 10

T oothp icks
B irch, 100 pack ag es  . .  2 00
Ideal .................................  85

T ra p s
M ouse, wood, 2 holes 22
M ouse, wood, 4 holes 45
M ouse, wood, 6 holes 70
M ouse, tin , 5 h o l e s __ 65
R at, wood .......................  80
R a t, sp r in g  ................... 75

Tubs
20-in. S tan d a rd , No. 1 7 50 
18-in. S tan d a rd , No. 2 6 50 
16-in. S tan d a rd , No. 3 5 50
20-in. Cable, No. 1 . .  8 00
18-in. Cable, No. 2 . . . .  7 00
16-in. Cable, No. 3 __6 00
No. 1 F ib re  ..............  10 25
No. 2 F ib re  ................... 9 25
No. 3 F ib re  ................... 8 25
I.arge  G alvanized  . . .  5 75
M edium  G alvanized  . .  5 00
Sm all G alvan ized  ___  4 25

W a shboards
B ronze Globe ............... 2 50
D ew ey ............................. 1 75
Double A cm e ............... 3 75
Single A cm e ............... 3 15
Double P eerless  ........... 3 75
Single P eerless  ..........  3 25
N o rth e rn  Q ueen ............. 3 25
Double D uplex  ............. 3 00
Good L uck  ................... 2 75
U n iversa l ....................... 3 15

W indow  C leaners
12 in ................................  1 65
14 in ................................  1 85
16 in ............................  2 30

Wood Bowls
13 in. B u tte r  ............... 1 50
15 in. B u tte r  ............... 2 00
17 in . B u tte r  ............... 3 75
19 in. B u tte r  ............... 6 00
A ssorted , 13-15-17 . .  3 00
A ssorted , 15-17-19 -------4 25

. .  W R A P PIN G  P A P E R
W h ite  W ine, 40 g ra in  8% Com m on S tra w  ..........  2
W h ite  W ine, 80 g ra in  11% F ib re  M anila, w h ite  . .  3
W h ite  W ine, 100 g ra in  13 F ib re  M anila, colored 4
O akland  V inega r & P ick le  No. 1 M anila ................... 4

Co.’s  B rands . C ream  M anila  _............... 3
H igh land  app le c id er ..1 8  B u tc h ers ’ M an ila  . . . .  2% 
O akland  app le cider . .  13 W ax  B u tte r , s h o rt c n t  13
S ta te  Seal s u g a r  ___  11 W a x  B u tte r , fu ll coun t 20
O akland  w h ite  p ick ling  10 W ax  B u tte r , ro lls . . . .  19

P ack a g es  free. Y EA ST C A K E
W IC K IN G  M agic, 3 doz................ 1 15

No. 0, per g r o s s ...........30 S un ligh t, 3 doz.................  1 00
No. 1. p e r  g ro ss  . . . .  40 S un ligh t, 1% doz................. 50
No. 2, p e r  g ro ss    50 Y east Foam , 3 doz. . .  1 15
No. 3 p e r  g ro ss    75 Y eas t F oam , 3 doz. . .  1 00

W O O D E N W A R E  T e a s t F o a m ’ 1%  d0Z’ 58
B askets  A X L E  G R E A S E

B ushels ........................... 1 00
B ushels, w ide b an d  . .  1 15
M ark e t ........................... 40
S plin t, la rg e  ............... 3 50
S plin t, m ed ium  ..........  3 00
S plin t, sm all ............... 2 75
W illow , C lothes, la rg e  8 25 
W illow , C lothes, sm all 6 75 
W ilow , C othes, m e’m 7 50

B u tte r  P la te s  
O vals

14 lb., 250 in  c ra te  . . . . . . 3 0
% lb. , 250 In c ra te  . . . .  30
1 lb., 250 In c ra te  . . . .  35
2 lb., 250 in c ra te  . . . .  45
3 lb., 250 in  c ra te  . . . .  65
5 lb. 250 in  c ra te  . . . .  85

W ire  E n d
1 lb., 250 in c ra te  . . . .  35
2 lb., 250 in  c ra te  . . . .  45
3 lb.. 250 in  c ra te  . . . .  55
5 lb., 250 in  c ra te  . . . .  65

C hurns
B arre l, 5 gal., each  .. 2 40
B arre l, 10 gal., each ..2  55

C lothes F ins 
R ound  H ead.

1 lb boxes, p e r  g ro ss  9 00 
3 lb. boxes, p e r  g ro ss  24 00 

BA KIN G  PO W D E R  
Royal

10c size . .  90 
141b ca n s  1 35 
6 oz. can s  1 90 
%Ib. c a n s  2 50 
94 lb ca n s  3 75 
l ib  can s  4 80 
3 lb can s  13 00 
51b ca n s  21 50

CIGARS
Jo h n so n  C iga r Co.’s  B rand

S. C. W ., 1,000 l o t s ___ 31
E l P o r ta n a  .......................  33
E v e n in g  P re ss  ............... 32
E x e m p la r .........................  32

W orden  G rocer Co. B ran d  
B en H u r

P e rfec tio n  .........................  35
P e rfec tio n  E x tra s  ........... 35
L o n d res  ...............................  35
L ondres G rand  ................. 35
S ta n d a rd  ............................. 35
P u r ita n o s  ...........................  35
P an a te lla s , F in a s  ........... 35
P a n a te lla s , B ock ........... 35
Jo ck ey  C lub .......................  35

Old Master Coffee

Old M aste r 6 ....................... 33
S an M arto  ......................... —
P ilo t .....................................

TE A
R oyal G arden , %, %

and  1 tb ...........................  40
T H E  BOUR CO., 

TO LED O , O. 
C O F F E E  
R oasted

D w in n e ll-W rig h t Co.’s  B ’ds

W hite  H ouse, 1 lb . . .  
W h ite  H ouse, 21b . . .  
E xcelsio r, B lend, l ib  
E xcelsio r, B lend, 21b 
T ip  Top, B lend, l ib
R oyal B lend ...............
R oyal H igh  G rade . .  
S u perio r B l e n d ...........

B oston  C om bination  ..........
D is tr ib u ted  by  Judson  

G rocer Co., G rand  R ap id s; 
L ee & Cady, D e tro it; Sy
m ons Bros. & Co., S ag i
n aw ; B row n D av is & W a r 
ner, J a c k so n ; G odsm ark , 
D u ran d  & Co., B a ttle  
C reek ; F ie lbach  Co., T o 
ledo.

COCOANUT
B a k e r’s  B raz il S hredded

10 5c pkgs., p e r  case  2 60 
26 10c pkg., p e r  ca se  2 60 
16 10c a n d  33 5c pkgs., 

p e r case  ....................... 2 60

A pex H a m s  .....................
O pex B acon .....................
A pex L a rd  .......................
E x ce ls io r H a m s  .............
E xce ls io r B acon ...........
S ilver S ta r  L a rd  .........
S ilve r S ta r  L a rd  ........
F am ily  P o rk  ...................
F a t  B ack  P o rk  ...............

P r ice s  quo ted  upon a p p li
ca tion , H am m ond , S tand ish  
& Co., D e tro it, M ich.

S A F E S

F u ll line of fire an d  b u r 
g la r  p roof sa fe s  k e p t in

s tock  by th e  T rad esm an  
Com pany. T h irty -fiv e  sizes 
and  s ty le s  on h a n d  a t  all 
tim es—tw ice  a s  m any  sa fe s  
as  a re  ca rr ied  by  a n y  o th e r 
house in th e  S ta te . If you 
a re  unab le  to  v is it G rand 
R ap id s  an d  in sp ec t th e  
line personally , w r ite  fo r 
quo ta tions .

T h e on ly
5 c

C l e a n s e r
G uaranteed to  

equal the 
best 10c kinds 

80 - C A N S - $2.80 
SOA P 

L a u tz  B ros’. & Co. 
Acme, 3o b ars , 75 lbs. 4 00 
A cm e, 25 b ars , 75 lbs. 4 00 
Acm e, 25 b a rs , 70 tbs. 3 80
Acm e, 100 c a k e s ...........3 00
B ig M aster, 100 blocks 4 00
G erm an  M o t t l e d .......... 3 15
G erm an  M ottled , 5 bx. 3 15 
G erm an  M ottled  10 bx. 3 10 
G erm an  M ottled  25 bx 3 05 
M arseilles, 100 cak es  . .6  00 
M arseilles. 100 cks. 5c 4 00 
M arseilles, 100 ck  to il 4 00 
M arseilles % box to il 2 10

P ro c to r  & G am ble Co.
Lenox ...............................  3 00
Ivory , 6 oz....................... 4 00
Ivory , 10 oz..................... 6 75
S ta r  ................................. 3 35

T ra d esm an  Co.’s  B rand  
B lack H aw k , one box 2 50 
B lack  H aw k , five bxs  2 40 
B lack H aw k , te n  bxs 2 25

A. B. W risley
Good C heer ..................  4 00
Old C o un try  ............... 2 40

Soap P ow ders 
Snow  Boy, 24s fam ily

size ...........................  3 75
Snow  Boy, 60 5s . . . .  2 40 
Snow  Boy, 100 5c . . . .  3 75 
Gold D ust, 24 la rg e  . .  4 50 
Gold D ust, 100 5c . . . .  4 00
K irko llne, 24 41b...........■ 2 80
P earlin e  .........................  3 75
S oapine ........................... 4 00
B a u b itt’s  1776 ............. 3 76
R oseine ..............   3 60
A rm our's  ......................... 3 70
W isdom  ......................... 3 30

Soap C om pounds
J o h n so n ’s F in e  ..........  5 10
Jo h n so n ’s X X X  ..........  4 25
R ub-N o-M ore  ............... 3 85
N ine O’clock ............... 3 30

Scouring
E noch M organ ’s  Sons

Sapolio, g ro ss  lo ts  . . . .  9 50 
Sapolio, h a lf  gro. lo ts  4 85 
Sapolio, s ing le  boxes 2 40
Sapolio, h an d  ............... 2 40
Rcourine M an u fac tu rin g  Co
S courine, 50 c a k e s ___ 1 80
S courine, 100 cakes  . .  3 50

W e Manufacture

Public Seating
E xclusively

We furnish churches of all denominations, designing and 
v l l C S  building to harmonize with the general architectural 

scheme—from the most elaborate carved furniture for the cathedral to the 
modest seating of a chapel.

^ r h n n U  ^he ^ a t  we ^ave furnished a large majority of the city  
O t l l U U l o  and district schools throughout the country, speaks volumes 
for the merits of our school furniture. Excellence of design, construction 
and materials used and moderate prices, win.

Lodge Halls We specialize Lodge. Hall and Assembly seating.
Our long experience has given us a knowledge of re

quirements and how to meet them. Many styles in stock and built to order, 
including the more inexpensive portable chairs, veneer assembly chairs, and 
luxurious upholstered opera chairs.

Write Dept. Y.

Hmerican Seating Company
215 Wabash Ave. CHICAGO, IL lJ
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B U SIN ESS CH A N C ES.

F o r  Sale—G rocery  s tock  a n d  fix tu res, 
invoice a b o u t $3090. Low  re n t, no b e t te r  
location  S o u thern  M ichigan, 3,000 popu 
la tion . D ivision po in t ra ilro ad  ce n te r, 
good fa rm in g  d is tr ic t, v e ry  a t t r a c t iv e  op
p o rtu n ity . D oing good business. A ddress 
No. 207, c a re  M ichigan T ra d esm an . 207

$30,259 s to ck  of clo th ing , shoes, m e n 's  
fu rn ish in g s  a n d  no tions, a lso  tw o -s to ry  
solid  b rick  build ing , w o rth  $9,000. All 
c lear, to  exchange fo r  a  good fa rm  or 
tim b e r  lands. P lea se  do n o t a n s w e r u n 
less you hav e  fa rm s  th a t  a re  c lear. A d
d ress  P . O. B ox 493, N ew  London. W is., 
w here  s tock  is located . 206

320 a c re s  n ice level b lack  land , tra d e  
fo r m erchand ise . Geo. V. S m ith , 158 No. 
M arket, W ich ita , K an sas .___________ 199

C ash  fo r yo u r b u sin ess  o r p ro p e rty . I 
b rin g  buyers  an d  se llers  to g e th e r. B u si
ness  p laces, an d  rea l e s ta te  bough t, sold 
and  exchanged . I f  you w a n t to  g e t in to  
o r  o u t of business , w rite  me. I  have  
fa rm s th a t  can  be exchanged  fo r s to re s  
and  s to re s  th a t  can  be tra d e d  fo r rea l 
e s ta te . I have  cash  b u y e rs  looking  fo r 
openings an d  b usiness  p laces fo r sale . L e t 
me know  yo u r req u irem en ts . E s ta b lish ed  
1881. F ra n k  P . C leveland, R ea l E s ta te  
E x p e rt, 1261 A dam s E x p re ss  B uilding, 
C hicago. 111. 198

F o r Sale—F u rn itu re  an d  u n d e rta k in g  
b u s in ess ; good reaso n s  fo r selling . A d
d ress  W. 80, c a re  T rad esm an . 205

F o r Sale—P a ir  D ay ton  scales, co st $100, 
sell fo r $60. A lso fine A m erican  acco u n t 
reg is te r , 100 accoun ts . Good a s  new , $30. 
J . A riss  & Stm. B ox 214, R em us, M ichi- 
gan . _________________________________ 204

M erchand ise  of a ll k in d s  b o u g h t fo r 
cash . S ales s tr ic tly  confidential. D e tro it
M ercan tile  Co.. 345 G ra tio t A ve, D e tro it, 
M ich.___________________ ______________ 215

F o r R en t—A t E lm ira , M ich., la rg e  lig h t 
double s to re . $15 m onth , w ith  gas , fu rnace , 
shelv ing , tab les , liv ing  room s. A. W . 
S tein . F en to n , M ich.________________ 214

S tore  bu ild ing  fo r sale . S tock  of g e n 
e ra l m erchand ise , v a lu a tio n  ab o u t $7,000. 
fo r cash . P a r tic u la rs  w rite  o r  ca ll on 
G ra n t M cK ee, V iola, Mo.____________ 210

E sta b lish ed  p lum bing, s te a m -f it t in g  an d  
tin n in g  business , a n n u a l sa les  abo u t 
$20,000; good location , p le n ty  of s to rag e  
room , low ren ta l. O w ner la rg e  c o n tra c to r  
an d  ca n n o t g ive th is  b usiness  personal 
a tten tio n . Sell a t  in ven to ry , a b o u t $4,500. 
M igh t sell ha lf in te re s t  to  experienced  
m an  capab le  of ta k in g  charge . T h e  R u s 
sell R eal E s ta te  Co.. O gdensburg , N . Y.

209
F o r  Sale—A good ta ilo rin g , c lo th ing  

an d  fu rn is in g  b usiness  in  one of th e  b e s t 
W e ste rn  P en n sy lv an ia  tow ns, popu la tion  
7,000. R eason  fo r selling, s ickness . A d
d ress  J . B. B edard , S t. M arys. P a . 208

G rocery—A  b a rg a in  in  f irs t-c la s s  g ro 
ce ry  in one of th e  b e s t O klahom a tow n s; 
a b o u t $1,800 w ill hand le. A ddress  B ox 51, 
V inita. Okla. ___201

F o r Sale—$18,000 s to ck  of d ry  goods, 
ca rp e ts , rugs, linoleum s an d  read y -to -  
w ear goods in a  good live tow n  of 7,000 
in  W e ste rn  M ichigan. S tock  is  in  good 
cond ition  D ouble sto re , 45 x  90 nd  24 x  110. 
R en t fo r e n tire  build ing , tw o floors, $75 
o r $60 fo r m a in  p a r t . C an reduce  to  
$12,000 o r less. W ill sell a t  85c of in 
voice if ta k en  soon. D ea th  of ow ner 
reason  fo r selling . N o tra d e s  considered . 
Ad dress  No. 200. c a re  T ra d esm an . 200 

To E x ch an g e—F in e  160 ac re  N oble 
coun ty . O klahom a fa rm ; th is  is e x tra  
good lan d ; p rice  $50 p e r  a c re ; $3,000 in 
cum brance . W hat h av e  you to  offer in  
exchange fo r th e  eq u ity ?  W ill g ive you 
a  good b arg a in . A ddress F ra n k  P . C leve
land. 1261 A dam s E x p re ss  B ldg., C hicago,
111. _________________________________203

B arg a in  F o r  C ash—B a z a a r  an d  dry  
goods stock , invoice a b o u t $4,000. P o p u 
la tio n  10,000. P oo r h ea lth . A ddress No.
195, c a re T rad esm an . _________ 195

D rug  s to re  fo r sa le  a t  le ss th a n  invoice. 
W ould  sell h a lf  in te re s t  to  d ru g g is t w ho 
w ould ta k e  m a n ag em e n t of s to re . T he 
S un  D rug  Co., C olorado S prings, Colo.

F o r  Sale—N ice clean  s to ck  of d ry  goods, 
la d ies ’ shoes a n d  re a d y - to -w e a r  L oca ted  
in  one of th e  b e s t to w n s  in  M ontana . 
M igh t conside r M inneapolis p ro p e rty  or 
good au tom obile  in  tr a d e  fo r  p a r t .  A d
d re ss  L . T . M oon, L iv ingston , M o n t.^

F o r  S'ale—D ru g  s to re  do ing  good b u s i
ness  in  th e  b e s t c ity  in  M ichigan. S p len
did chance  fo r you n g  m an . A ddress
K azoo, ca re  T rad esm an ._____________ 179

F o r  Sale—Good co u n try  s to re  a n d  dw ell- 
ing  in  excellen t fa rm in g  cou n try . Good 
location . D. M. P u tn a m , S t. Jo h n s , M ich.

F o r  Sale—G rocery  a n d  m e a t m a rk e t, 
c e n tra lly  loca ted  in  G ran d  R ap ids. W ell
es tab lished . E s tim a te d  a t  $3,000. M ust
sell on ac co u n t of h ea lth . B a rg a in  fo r 
quick  sale . A ddress No. 189, c a re  M ichi- 
gan  T rad esm an ._____________________ 189

W anted—G rocery  s to ck  in  S o u th ern  
M ichigan o r  N o rth e rn  Ohio, N o rth e rn  
In d ian a . A bout $1.500 stock . M ust be a  
live business . C. F . A rm stead , H olland , 
Mich._______ _______ __________________ 187

F o r  E x c h an g e—T en  room  residence, 
finely located , F ra n k fo r t ,  M ich. B a th , 
e lec tric  ligh t, c ity  w a te r. E x c h an g e  fo r 
m erchand ise . A ddress B, c a re  T ra d e s 
m an_________________________________ 186

F o r Sale—1912 R am b ler C ross-C oun try , 
d riven  3,50o m iles, com pletely  equipped. 
T ires  f irs t-c la ss  condition . W ill sacrifice 
$700 fo r qu ick  sale . A ddress Edw . F. 
K ruse , 210 P e a r l S t., G rand  R ap ids, M ich.

184
W a n t to  buy a  good seco n d -h an d  or 

new  au tom obile . H av e  a  new  H o b a rt 
M. C able p la y er p iano  I  w ish  to  exchange. 
If th e re  is a  difference, w ill p ay  it in 
cash . M. J . G ille tt. M arshall, M ich.

180
F o r  Sale—U p -to -d a te  grocery , fine fix

tu re s , in  h e a r t  of b u s in ess  d is tr ic t  of 
K alam azoo . F in e  tra d e . R eason , going  
in to  w holesale  business. A ddress A. W .
W alsh. K alam azoo, M ich. __________ 190

S tock  of g en e ra l m erch an d ise  o r shoes 
w an te d  fo r cash . M ust be  ch eap  and  
well located . Im m ed ia te  deal. Give 
fu ll p a r t ic u la rs  f irs t le tte r . F . W .
C lem ent. B a ttle  C reek , M ich.______ 196

F o r S ale—B asem en t s to ck  of crockery , 
ch ina , sh e lf  h a rd w are , e tc . A few  h u n 
d red  do llars  w ill buy a  good p ay in g  m e r
ca n tile  b usiness  w ith  a  well es tab lish ed  
tra d e . B es t location  in  th e  c ity . F ree  
re n t to  th e  r ig h t p a r ty . F o r  p a r t ic u la rs  
w rite  H aw ley  D ry  G oods Co.. A lpena, 
M ich. ___________________________ 173

F o r Sale—R oyal m e a t chopper, % h o rse  
pow er m otor, used  only a  few  m o n th s; 
cam e to  u s th ro u g h  a  m o rtg ag e  fo re 
clo su re ; w ill sell w ith  g u a ra n te e . W rite  
us a t  once. A ddress R h in e lan d e r C rea m 
e ry  & P roduce  Co., R h in e lan d e r. W is.

197
H o tel F o r Sale—C en tra lly  located , up- 

to -d a te  com m ercia l h o te l; 40 room s, w ith  
cafe , com pletely  fu rn ish ed , w ith  m odern  
eq u ip m en t; c a te rs  to  f irs t-c la s s  p a tro n ag e  
an d  is  m a k in g  han d so m e p ro fit; going  
W est, ca u se  of selling ; p ric e  $5,500; 
$3,000 cash , b a lan ce  ea sy  te rm s . A ddress 

'H o te l M ason, B irm in g h am , Ala.______166
F o r  Sale—C lean s to ck  shoes an d  g e n t’s 

fu rn ish in g s . W rite  fo r p a r tic u la rs . J . L. 
H opk ins, H eb ron , 111.________________ 164_

T o tra d e  A rk an sas , O klahom a, T exas  
fa rm s  fo r m erch an d ise  o r c ity  p ro p erty .
Box 67, H atfield , A rk.________________ 106

200 each  n o te  heads, envelopes and  
ca rd s , all $1.75 o r 1,000 of each  fo r $7. 
S im ply d rop  u s a  posta l fo r free  sam p les  
and  w e w ill do th e  re s t. T y p e w rite rs , a ll 
m akes, $10 a n d  up. R u b b e r s tam p s, 
salesbooks, etc. T hos. T . C la rk  & Co.,
M ich igan  C ity , In d ian a .______________ 149

F o r Sale— E xcellen t g en e ra l s to ck  in 
one of W e ste rn  M ich igan ’s b e s t sm all 
tow ns. D oing fine business . E xpenses  
low. A ddress 145, c a re  T ra d esm an . 145 

F o r Sale—G rocery  an d  g e n e ra l s to re . 
N ew  an d  g row ing  tow n  on P . M. ra i l 
road , M an is tee  coun ty , M ichigan. $6,500 
fo r s tock  and  build ings. S tock  fo r ca sh  
and  bu ild ing  on tim e  if  des ired , o r  w ill 
re n t build ing . Good es tab lish ed  business. 
G roceries, d ry  goods, no tions, shoes, c lo th 
ing, d rugs , tobacco, flour, feed. Splendid  
o p p o rtu n ity  fo r r ig h t m an . A ddress R. O. 
Johnson , 1250 F ir s t  N a tio n a l B an k  Bldg.,
Chicago.______________________________ 139

I p ay  cash  fo r s to ck s  o r p a r t  s to ck s  
of m erch an d ise . M ust be  cheap . H . 
K au fer, M ilw aukee, W is. 92

W e offer fo r sale , fa rm s  a n d  business 
p ro p e rty  in  n ea rly  a ll co u n ties  of M ich
igan  an d  also  in  o th e r  s ta te s  of th e  
U nion. W e buy , sell a n d  exchange  
fa rm s  fo r business  p ro p e rty  an d  lnvlt*  
your co rrespondence. J . E . T h o m  & Co., 
7th F loo r K irb y  B ldg.. S ag inaw . M ich. 659 

M erch an ts  P lea se  T a k e  N otice! W e 
h av e  c lien ts  of g ro cery  s to ck s , g en e ra l 
s tocks, d ry  goods stocks , h a rd w a re  stocks, 
d ru g  stocks. W e h av e  on ou r l is t a lso  a  
few  good fa rm s  to  exchange fo r such  
stocks. A lso c ity  p ro p erty . I f  you w ish 
to  sell o r ex ch an g e  y o u r b u s in ess  w rite  
us. G. R. B usiness  E xch an g e , 540 H ouse- 
m an  B ldg., G rand  R ap id s, M ich. 859 

F o r  S ale—C onfec tionery , ice cream , 
b u s in ess  lunch  a n d  b ak e ry . L o c a ted  op
posite  u n ion  dep o t a n d  b o a t land ing , in  
tow n of 35,000 in h a b ita n ts  on L ak e  
M ichigan. H av e  o th e r  b u s in ess  to  a t 
te n d  to  a n d  w ill se ll v e ry  reasonab le . 
S ales av e ra g e  $50 p e r  day . 75 p e r  cen t, 
t r a n s ie n t  tra d e . A ddress  No. 941, c a re  
T ra d esm an . 941

G rocery  a n d  ice c ream  p arlo r, doing  
ca sh  business . W ill sell reasonab le  fo r 
cash . R eason  fo r selling, too  old to  a t 
tend  to  business. Good location . 321 
K an sas  A ve., K a n sa s  C ity, K an . 146

F o r  S ale—C lean  s to ck  of g en e ra l m e r
chand ise , lo c a ted  In to w n  1,400 p opu la 
tion , do ing  $25,000 an n u a l business . Good 
reaso n s  fo r selling . A ddress B ox 205, 
Yale, M ich.____________________________ 30

Books an d  s ta tio n e ry  lo r  sa le ; good 
book sto re , w ell loca ted  in  b e s t tow n 
W e ste rn  Colorado. A ddress O w ner, R. 
Culver, M ontrose, Colo._______________88

If  you w ish  to  buy , sell o r  ex ch an g e  an y  
le g itim a te  b u sin ess  of a n y  k ind , anyw nere , 
co nsu lt o u r B u sin ess  C hance D ep artm en t. 
I ts  opera tio n  Is n a tio n a l in  scope and  
offers unexcelled  se rv ices  to  th e  seller, 
a s  w ell a s  th e  buyer. A d van tageous e x 
changes  fo r  o th e r  p ro p e rtie s  a re  o ften  
a rran g e d . In  w ritin g , s ta te  fu lly  your 
w an ts . T he  V arlan d  S ystem , C ap ita l 
B ank , S t. P au l, M inn. 814

F o r Sale—S aw m ill p ro p e rty  a t  F ord  
R iver, M ichigan, co n s is tin g  of th re e  band  
saw m ill, sh ing le  m ill, tie  a n d  po st mill, 
la th  mill, docks and  tra m s , b lack sm ith  
shop an d  m ach ine  shop all s tocked  w ith  
tools, la rg e  s to re  an d  office build ing , 
la rg e  bo ard in g  house, la rg e  b a m s, s ix ty -  
th re e  houses, lands, e tc ., all of w hich  
w ill be sold a t  a  ba rga in . A pply  to  T he 
I. S tephenson  Co., W ells, D e lta  County, 
M ichigan.______________________________78

F o r Sale—Good c lean  s to ck  gene ra l 
m erchand ise , loca ted  in  b e s t to w n  800 
popu la tion  in  C en tra l M ich igan . Invoices 
ab o u t $4,000. F in e  business , excellen t 
fa rm in g  coun try . W ill sell a t  inven to ry . 
D eal w ith  ow ner, no ag e n ts . A ddress 
No. 907, c a re  T rad esm an . 907

S afes O pened—W . L. Slocum , sa fe  ex 
p e r t an d  locksm ith . 97 M onroe Ave., 
G rand  R ap ids, M ich.________________ 104

F o r Sale—O nly ho te l an d  h ac k  line in 
tow  nof 1,200. T h re e  depo ts. A  m oney 
m aker. H av e  had  th is  13 y ea rs . Illness 
th e  reason  fo r selling. M rs. M a rth a  
P u rk iss . H om er. M ich . _______ _______162

F u rn itu re  B usiness  F o r  Sale—W ill in 
voice a t  abo u t $12,000. L oca ted  in T u r 
lock, in  th e  fam ous T urlock  irrig a tio n  
d is tr ic t. O ver 175,000 a c re s  in  th e  d is 
tr ic t. P opulation  3,000. G row ing every  
day . Good reaso n s  fo r selling. Sales la s t  
y ea r, $30,000. A ddress Box 217, T urlock, 
Cali.__________________________________ 20

W ill p ay  cash  fo r s to ck  of shoes and  
rubbers . A ddress M. J . O., ca re  T ra d e s 
m an. 221

F o r  Sale—D ouble b rick  block. T he 
c lo th ing  and  fu rn ish in g  s to re  is stocked  
w ith  a b o u t $8,000. T he  d ry  goods s to re  
is read y  fo r s tock . Shelvings, fix tures, 
ev e ry th in g  needed. B usiness  es tab lished  
27 years . A lw ays p rosperous. R eason 
fo r selling, w ish  to  re tire . A ddress A. J. 
W ilhelm , T ra v e rse  C ity, M ich. 130

H E L P  W A N TED .

W a n ted —E x perienced  lady  to  a s s is t in 
a r t  goods a n d  je w e lry  d e p a rtm e n ts  a t  
O tta w a  B each  an d  G rand  H aven . A d
d ress  Y ared  O rien ta l B az aar. 202

W a n ted —Y oung m an  w ith  d ry  goods ex 
périence. Good op p o rtu n ity  fo r th e  r ig h t 
young fellow  in one of th e  m ost p ro g res 
sive s to re s  in M ichigan. K ind ly  s ta te  
experience, age, e tc ., and  s a la ry  w anted . 
A ddress No. 212, c a re  T rad esm an . 212

D ry  goods m an  w an ted . M an w ith  
fam ily  an d  reg u la r h ab its . W a n ted  to  a c t 
a s  a s s is ta n t  m a n ag e r  in d ry  goods d e 
p a r tm e n t of a  good busy  sto re. A ddress 
No. 213, ca re  T ra d esm an . 213

W a n ted —M an w ith  a  g en e ra l s to re  ex 
perience an d  com p eten t to  ta k e  cha rge 
of s to re  if n ec essa ry  A ddress No. 211, 
c a re  T rad esm an . ’  211

W a n ted —H o n es t young  m a n  w ith  ex 
perience to  c lerk  in h a rd w are  sto re , ta k e  
lead  in tin  shop an d  som e experience in 
h o t a ir  and  h o t w a te r  fu rn aces. S ta te
sa la ry  w an te d  in  firs t le tte r . N orto n  & 
R osencrans, Row ley, Iow a. 183

W anted—S ubsc rip tion  so lic ito rs w ho 
h av e  h ad  a c tu a l experience in  secu ring  
su b sc rib e rs  fo r tra d e  jo u rn a ls . S ta te  e x 
perience, len g th  of tim e  em ployed an d  
n am es of fo rm e r em ployers. A ddress No.
897. c a re  M ichigan T ra d esm an . 897__

W an ted —C lerk fo r g en e ra l s to re . M ust
be sober and  Industrious  a n d  h av e  som e 
p rev ious experience . R efe ren ces  requ ired . 
A ddress S to re , c a re  T ra d esm an . 242

A U C T IO N E E R S.

A uction  Sale—E x p e r t serv ices  g u a ra n 
teed  closing  ou t o r  red u c in g  sto ck s  of 
m erchand ise . F o r  d a te s  a n d  in fo rm ation  
w rite  to  H e n ry  N oring , A uctioneer, R eeds- 
bu rg , W is. 115

Vicious M isuse of Parcel Post. 
Some m erchants, inspired by cer

tain jobbers who should know better, 
are using parcel post as a m eans of 
selling articles they should carry in 
stock.

This is a vicious m isuse of parcel 
post.

Lt is full of peril to the retailer 
and loaded with profit for the retail 
mail o rder houses.

T h a t any jobber would display such 
an am azing indifference to the future 
as to make a bid for this so rt of trade 
is som ething hardly believable.

Y et they are. Some even are send
ing out sm all catalogues listing ar
ticles they will send direct to the 
consum er, if the m erchant so orders.

Now, w hat is all this but the same 
old evil under a different nam e—the 
evil that m erchants in small tow ns 
have been fighting ever since retail 
mail o rder began to grow. W e mean 
the evil of consum ers o rdering  goocU 
by mail instead of depending on the 
>tor- which pays the retailer his profit 
and m akes him his living.

W hy should any m erchant w ant his 
custom ers to receive th ings from an
other concern by mail?

H e gets his pro tit on the transac
tion, of course. But each sm all gain 
m eans a m uch g reater loss. W ith  
each sale of this kind, he gradually 
loses his hold on the custom er. Each 
succeeding mail sale profit gives his 
store ano ther body blow. F rom  this 
kind of mail buying, it is only a step 
to retail mail o rder buying. And no 
m erchant will adm it he w ants his 
custom ers to buy from  R. M. O. houses 

But w hat of the jobbers who en
courage the retailers in th is rank 
heresy?

Does it not seem alm ost.equivalent 
to an adm ission on their part, at least 
in their own minds, th a t the retail 
sto re  as such is doomed, th a t the 
small tow n is on its last legs, and that 
the retail mail o rder m ethod of doing 
th ings is, after all, the righ t one? 
T heir tactics rem ind one of the words, 
“Eat, drink and be m erry , for to -m or
row  ye die.” T heir parcel post sell
ing cam paign would alm ost imply an 
in tention  to  get all they can while 
the retail store is still a factor in busi
ness life.

W e believe in the fu ture of the 
retail store. I t  will grow  as the years 
go on—if it is conducted as a retail 
sto re  and does not seek after strange 
gods in the w ay of mail o rder trade.

T he m erchan t who conducts the 
righ t kind of store, has for sale w hat 
the people have a righ t to  expect in 
a store, le ts the people know w hat he 
has for sale, and sells the goods in 
t h e ' store—he need have no fear of 
retail mail order.

G etting  people into the sto re  is and 
will be the salvation of the retailer.

T h is parcel po st direct-to-the-con- 
sum er idea pulls hard in the oppo
site direction.
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N E W  YO R K  M ARKET.

Special Features in the Grocery and 
Produce Trade.

S pecial C orrespondence .
New York, June 16—T he utm ost 

dem oralization prevails in the  coffee 
m arket, both  the spot and option. 
C onsternation  prevails am ong buyers 
and the losses sustained w ithin a few 
weeks are appalling. Some predict 
10c and even 9c for Santos No. 4s. A t 
the m om ent the quotation  is l lH @  
l l ^ c .  Rio No. 7s, 9.60@9.70c. In 
sto re  and afloat there are 1,779,800 
bags, against 2,100,568 bags a t the 
sam e tim e last year. Mild grades are 
dull and probably some shading would 
be made. Good Cucuta, 12}4c.

W ith  chaos in the coffee trade, 
there seems to be a be tte r feeling 
am ong the tea men and a fairly steady 
volume of o rders has been received. 
T here is plenty of room  for im prove
m ent and m eantim e the “boys” are 
taking to  the woods and the sea
shore.

T he advance of sugar to 4.30 sent 
in a lo t of o rders which perhaps would 
not have come had there been a de
cline of as m any points. G ranulated 
is about Vac below a year ago.

Rice is quiet and prices are steady. 
O rders have been m ostly  for small 
lots. Q uotations arc practically  as 
at last rep o rt—5H e for prim e dom es
tic and a'/ic for choice.

M olasses is m ighty quiet, as m ight 
be expected during this heated term . 
Stocks are m oderate. Good to prime, 
35@40c.

In canned foods there is, apparen t
ly, a stronger and be tte r feeling all 
around. T he rate generally  made for 
tom atoes is 82J4C, f- o. b. factory, 
and at this figure some good sales are 
reported . T here  is som ething of a 
scarcity  of 50c corn. S tring  beans are 
in good jobbing dem and and o ther 
lines are selling w ith m ore freedom  
than for some time.

P.utter is quiet. Cream ery specials, 
28H c; firsts, 27tH@ 28c; im itation 
cream ery. 24^@ 25c; factory 23H@ 
24c.

Cheese is quiet, w ith a good deal 
being put in storage. W hole milk. 
14H c.

E ggs are steady for desirable stock. 
T here  is a g rea t supply ju st a little  
“under” and this w orks off for 17@ 
20c. Best, 17@24c.

Manufacturing Matters.
D etro it—T he Bellevue Furnace Co. 

has increased its capital stock from  
$35,000 to $50,000.

D etro it—T he U niversal M etal P rod 
ucts Co. has changed its nam e to  
the U niversal M etal Co.

Com stock—T he plan t of the W . T. 
Davis Co., m achinists, w as destroy 
ed by fire June 12. Loss about $8,000.

D etro it—T he D etro it Lead Pipe & 
Sheet Lead W orks has changed its 
nam e to the D etro it Lead Pipe W orks.

A lanson—T he H inkley H andle Co. 
has engaged in business w ith an 
authorized capital stock of $30,000, all 
of-which has been subscribed and paid 
in in cash.

E scanaba—T he L adoga T im ber Co. 
has been organized w ith an authoriz
ed capitalization of $10,000, of which

$5,000 has been subscribed and paid in 
in property.

K alam azoo—T he R esteasy Bedding 
Co. is erecting  a tw o-sto ry  building, 
30x75 feet on R anson street, which 
they  will occupy w ith the ir stock of 
beds and bed supplies.

H artfo rd  — T he H artfo rd  Steam  
Bakery, operated  by F. G. Sw artz, has 
been closed by the H ubbard  P ortab le  
O ven Co., of Chicago, w ho hold a 
chattel m ortgage on the oven.

D etro it—T he A utom atic Lam p Con
tro l & A ccessory Co. has been o rg an 
ized w ith an authorized capital stock 
of $10,000, of which $5,000 has been 
subscribed and $1,000 paid in in cash.

Jackson—T he M elling-N orthrup Co. 
has engaged in the general m achine 
shop business w ith an authorized 
capital stock of $11,400, all of which 
has been subscribed and paid in in 
property.

D etro it—A new com pany has been 
organized under the nam e of the 
D eadlock E levator Co., w ith an au
thorized capital stock of $3,000, all 
of which has been subscribed and paid 
in in property .

D etro it—T he John J. Brown & 
Sons Boiler Co. has been incorpora t
ed with an authorized capital stock of 
$100,000, which has been subscribed, 
$101.80 being paid in in cash and $99,- 
898.20 in property.

D etroit—T he Gypsite F ire  Proofing 
Co. has been incorporated w ith an 
authorized capital stock of $12,500 
com m on and $7,500 preferred , $17,500 
of which has been subscribed, $5,000 
being paid in in cash and $12,500 in 
property .

M arshall—T he D etro it T ru s t Com 
pany has filed a petition in the C ir
cuit Court asking th a t the bid of 
$1,600 m ade by F rank  M. French, of 
this city, for the lands and buildings 
of the New Process Steel Co., be 
confirm ed by the court.

D etro it—T he John  J. Brow n & Sons 
Boiler Co. has been incorporated  to 
m anufacture, repair and sell steam  
boilers and all m aterials incident 
thereto , w ith an authorized  capital 
stock of $100,000, which has been sub
scribed, $101.80 being paid in in cash 
and $99,998.20 in property .

D etro it—T he Anguish M anufactur
ing has engaged in business to  m anu
facture and deal in autom obile parts, 
acessories and equipm ent, m etal 
stam ping, die and tool w ork, etc., 
with an authorized  capital stock of 
$50,000 com m on and $30,000 preferred, 
of which $47,630 has been subscribed, 
$5,157 being paid in in cash and $42,- 
473 in property .

The Retailer Is  Still Here.
T he dism al prediction of those who 

said th a t parcel post would knock out 
the re ta iler in the country  tow n will 
no t be realized.

T he country  tow n and the country 
s to re  will be on the job in th is coun
try  for m any years to  come.

T he retail m erchants have taken 
hold of the parcel post situation  and 
are getting  ou t of it the good it has 
for them.

I t  has som e good features and 
some bad ones, but th a t is the way 
with everyth ing in th is life.

Retires From Trade After Twenty- 
Nine Years.

Caledonia, June  17—C. F. Beeler, 
who has been engaged in the drug 
business here for tw enty-nine conse
cutive years, has sold his stock to W . 
D. Day, of G alesburg, who has had 
tw enty-one years experience in the 
drug business.

C onrad F. B eeler w as born near 
F reeport, O ctober 26, 1858, and a t
tended the distric t schools before tak 
ing tw o years of college w ork at 
Berea, Ohio, followed la ter by a course 
at the G rand R apids Business Col
lege. A fter several years engaged in

C. F. B eeler

teaching he turned his attention  to 
pharm acy and on April, 10, 1884, with 
W m . N agler purchased the d rug store 
in th is village of C ornelius Crawford. 
T his firm lasted six years and at the 
end of th a t tim e Mr. N agler located 
at H ow ard City, Mr. Beeler con tinu
ing the business here. Close appli
cation to  business prevented him from 
taking any active p art in politics, al
though he has held several village 
offices. He will now devote his time 
to leisure and probably visit d istant 
parts of the country  which he has not 
had tim e to  do before.

W . D. D ay was born a t Belding, 
Ionia county, Ju ly  31, 1870. H e a t
tended the local scool and high 
school a t Belding, and for several 
years clerked in a d rug  store a t th a t 
place. W hile there he passed the 
S tate  Board exam ination in 1891. F o r 
eight years he was located a t Coral, 
w here he clerked and la ter bought out 
the proprieto r. H e has been a suc
cessful d ruggist in m any Michigan 
towns, the last being at Galesburg. 
F o r the last tw o years he has been 
in the W est.

F red  M arley who has w orked for 
Mr. Beeler for some tim e will con
tinue in the em ploy of Mr. Day.

Strong Parents Needed.
L ittle  W a lte r’s Sunday school 

teacher recently  m ade some rem arks 
concerning the advisability of early 
baptism .

“I hope,” she said, “all the chil
dren in th is class have been baptized 
so th a t you can join the church ear
l y ”

W hen W alte r go t hom e he asked

his m other w hether he had ever been 
baptized.

“No, dear, you haven’t, she replied. 
“W hy no t?” he dem anded.
“W ell, th e re ’s no particu lar reason. 

W e have ju s t neglected it.”
“Can’t I ever be baptized now ?” 
“O f course you can.”
“Did you ever see a boy as big as 

me g ettin  baptized?”
“Yes.”
“D oes o lder boys than  me ever get 

baptized?”
“Of course. People often get bap

tized after they  are grow n up.” 
“Gee!” W alte r  exclaim ed, after he 

had though t the m atte r over a m o
m ent; “how can their parents hold 
them  up for the m inister to  w et their 
heads?”

B utter, E ggs, P ou ltry , B eans and P o 
tatoes, a t Buffalo.

Buffalo, June  18—Cream ery butter, 
fresh, 25@28c; dairy, 23@26c; poor 
to good, all kinds, 18@22c.

Cheese— Fancy, old 17c; choice, 15 
@16c; new choice 14H@15c; poor 
to common, 10@15c.

E ggs—Choice, fresh candled, 21c; 
at m ark 19H@20c.

Poultry  (live)—Turkeys, 14@15c; 
cox, 12@13c; fowls, 17@18c; springs, 
28@30c; ducks, 16@20c.

Beans—Red kidney, $2@2.25; white 
kidney, new $3@3.25; medium, $2.40; 
narrow , new $3@3.40; pea, new $2.35 
@2.40.

Po ta toes—40c per bu.
Rea & W itzig.

Lowell—A pure food inspector 
came to  Lowell T uesday and, as a re 
sult, Fashbaugh & Jones paid a fine 
of $25 and costs for using sulphite in 
their ham burg steaks. A ccording to 
the sto ry  told Judge A ndrew s, before 
whom  they w ere taken, they were 
using the sulphite under the supposi
tion th a t it was entirely  harm less. The 
stuff bore a label carry ing  out their 
contention, and they also sta ted  that 
they had sent a sam ple to the S tate 
A nalyst som e tim e ago for analysis, 
but, instead of notifying them  to de
sist in using it, prosecution w as o r
dered and the visit of the inspector 
T uesday was for tha t purpose.

Ishpem ing—A. W . M yers, P residen t 
of the A. W . M yers M ercantile Co., 
recently  received a $50 bill, w rapped 
in a new spaper clipping, th rough  the 
mail. A note, w ritten  in a disguised 
hand, accom panied the m oney, but 
neither Mr. M yers nor any of the em 
ployes of the com pany could tell why 
the m oney was sent, o r w ho w rote the 
note. Mr. M yers believes th a t the 
$50 is either conscience m oney or 
tha t it w as sent by som e one w ho 
owes an account a t the store. T he 
le tte r was m ailed in Ishpem ing.

B U SIN ESS CH A N CES.
S P E C IA L  SA L ES.

L e t u s do a  sea so n ’s  b u sin ess  a t  a  p ro fit 
fo r you In a  te n  d ay s ’ sa le  W rite  fo r 
d a te  a n d  te rm s . A. E . G reene, 116 
D w igh t B ldg., J ack so n , M ich. 217

F o r Sale— Shoe s to ck  In th r i f ty  m a n u 
fa c tu r in g  c ity  of five th o u san d  people. E s 
ta b lish ed  fifteen  y ea rs . Y early  sales, 
$20,000. S tock  in v e n to rie s  a b o u t $8,000. 
R eason fo r selling , d e a th  of ow ner. A d
d re ss  No. 216, c a re  M ich igan  T rad esm an .
_______________________________________216

F o r Sale o r T rad e—E u ro p e an  ho te l an d  
r e s ta u ra n t, fu lly  equ ipped  a n d  d o ing  a  
good bu s in ess ; 18 room s; b e s t location . 
In v e s tig a te . O w ner le av in g  ac co u n t h ea lth . 
B e r t  P rice , L a fa y e tte , In d ia n a . 218
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SUMMER TIME 
IS TEA  TIME

T E T L E Y ’S
IN D IA

CEYLON

TEAS
Are good for that tired feeling

Fragrant 
D elicious  
Invigorating

Hot or Iced

Call and see our Tea Tree grow
ing from a seed from the Imperial 
Gardens.

T H E  T E A  HOUSE

Judson Grocer Co.
The Pure Foods House 

G R A N D  RAPIDS, M ICHIGAN

^ ¡ ¡ g S |

No more 
use f 
, S co o p  
i  ' o r  

S c a le s

Weighing sugar, putting it in bags, los
ing by waste of time, overweight and 
cost of bags and string used eats up all 
the profit of selling sugar. In fact, the 
grocer who follows such old-fashioned 
methods loses money. No wonder the 
sale of FRANKLIN CARTON SUGAR 
is increasing all the time. The FRANK
LIN CARTON is a neat, handy package 
that’s as easy to handle as a can of tomatoes; it’s ready to 
sell when you get it. It pleases customers because every
body wants clean sugar. The capacity of the containers 
enables you to buy in convenient quantities and you can 
get any popular sugar in FRANKLIN CARTONS.

You can buy Franklin Carton Sugar in the original 
containers of 24, 48, 60 and 120 pounds

¡¡EXTRA FIMÉjj

P SHi : j p

• Standard o i P u rity~  

t h e ' f r a n k l i n
SUGAR REFINING c a

m U B IlfM A .

THE FRANKLIN SUGAR REFINING COMPANY
PHILADELPH IA, PA.

“Your custom ers k n ow  FR A N K L IN  C A R T O N  SU G A R  
m eans C L E A N  sugar”

Use Your Head Instead of Your Shoulders
“Many a man goes through life with his shoulder at the wheel, who would 

have gone farther and with much less friction had he hitched his head to the 
tongue.”—IV. L. Brownell. _________

A man in business if he would be successful must use his head. In 
some men’s heads the bump of caution is more fu lly  developed than in 
others. Every business man whose bump of caution is normal realizes that 
he is running a great risk when he leaves his books 
of account on a shelf or under the counter when he 
locks up his store at night.

Did You Ever Investigate and Find Out 
For How Little Money You Could Buy 

One of Our Dependable Safes?
Just drop us a line to-day and say, “Tell us 

about your safes and name us some prices.”

GRAND RAPIDS SAFE CO. Tradesman Bfdg., Grand Rapids, Mich.



There Are 65,000,000 Americans
who will buy goods from a department like this when they can’t buy from 
any other line you carry.

They are the consumers whose incomes force them to buy goods with  
nickels, dimes and quarters.

And there are more of these folk in the place where you do business 
than of the people who buy in larger amounts.

Are you making a dead set for this profitable trade?

Have you a department that shoots straight at them?

Write to our Chicago house for a pamphlet that tells how to land this 
trade. Please mention this journal.

B U T L E R  B R O T H E R S
E xclusive W holesalers o f General M erchandise

CHICAGO N E W  YORK ST. LOUIS M INNEAPOLIS DALLAS
SAM PLE i  Cincinnati C leveland Kansas C ity M ilwaukee
HOUSES 5 Omaha Portland Philadelphia Seattle


