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LUCK OR LABOR
jT is not Luck, it is Labor, that makes men 

truly successful.
Luck waits the turn of a card or a chance 

event to place laurels upon its brow. Labor, in
telligent, clear-visioned, pulsating with energy and 
nerved with righteous thought, gains the well- 
earned crown.

Luck has morning dreams of a legacy which the 
mail, perchance, will bring later in the day. Labor 
is up at sunrise, and with purposeful hands does 
what Love and Duty point out as worth while, thus 
laying up treasures in that Heaven of character and 
solid achievement which moth doth not destroy nor 
rust corrupt.

Luck, like a pendulum swinging between some
thing and nothing, alternately titters and whines. 
Labor, governed by principle, and with the polar star 
of Eternal Hope and Justice straight in front of it, 
sings a joyful song of service in self-development and 
social progress.

Luck is Wilkins Micawber waiting for something 
to turn up. Labor is Cecil Rhodes who turns up 
something.

Luck is flabby from self-indulgence, the child of 
ignorance and ease. Labor is robust and iron-mus
cled from training in the gymnasium of wise en
deavor.

Luck grows thistles of slavery, while Labor yields 
the bloom and fruitage of independence.

Charles Mylert Carr.
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FRANKLIN CARTON SUGAR.
You make the profit on EVERY CARTON in it AT ONE 

SALE. You make ONE DELIVERY instead of a DOZEN OR 
MORE. You make the profit on all the sugar your customer 
will buy for some time and prevent her trading elsewhere as 
long as the sugar you’ve sold her lasts. You can sell 
FRANKLIN CARTON SUGAR by the container if you’ll 
call customers’ attention to the convenience of having a 
supply of it on hand, and remind them that they use sugar 
EVERY DAY. FRANKLIN FINE GRANULATED and 
DESSERT AND TABLE, the grades that are used most, are 
packed in containers that do not hold too much for the 
average family.

You can buy Franklin Sugar in the original containers 
of 24, 48, 60 and 120 lbs., according to grade.

THE FRANKLIN SUGAR REFINING GO.
PH ILA D ELPH IA , PA.

‘Your custom ers k n o w  FR A N K L IN  C A R T O N  SU G A R  
is C L E A N  sugar.”

Lean On 
“White House”

and let ITS success help YOU 
to success, for—

“W hite House 99

is a

c o f f e e
^ ' n e l Í - w b i o ^

Leader
aPuller 

and a Pusher

S o s to  N-CHICAGO is a
GREAT BIG SUCCESS

JUDSON GROCER CO.—Grand Rapids, Mich.
W holesale D istributors o f  

D W IN E L L -W R IG H T  C O M PANY PRO D U C TS

\ J

inclu
a box in yóur next order
L a u tz  S now  B oy W ash in g  P ow der

Y&. Buffalo, N. Y.
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S T R E T C H IN G  T H E  LA W . 
Mature reflection on the recent pro

ceedings of the Government against  
the Southern Wholesale Grocers As
sociation by men familiar with g ro
cery trade association movements has 
sounded a new alarm. Even leaders 
who have been confident of the sound
ness of their  practices are now ap
prehensive of prosecution; not because 
anything they have been doing was 
wrong, in the light of any ethical or 
legal principles of the past, but be
cause the Government officials have 
commenced reading into the Sherman 
law meanings which even the best 
juris ts had never imagined it in tend
ed.

Enquiry is legal circles, among men 
who have been active in association 
m atters  and in touch with the D epar t
ment ot Justice, shows tha t  not only 
Prosecutor  Street  of Alabama, but 
practically the whole Department, be
lieve tha t  any trade movement,  on the 
par t  of an association, which has for 
its purpose the application of united 
opinion as a controlling factor  in 
shaping business policies, is restraint 
of trade. F o r  instance, Distr ict  At-
to rn e y S t r e e t is q u o te d ,  in th e offic ia l
s te n o g r a p h ic r e c o r d  a s  s a y in g in p a r t :

f f i-  rlr> not <tony th e  r ig h t ,of ci m arn i
fn e tn re r to  se 11. o r to  r ifu s e to seli, to
anybody Vie p leases, fo r any re;fison. or
fo r no reason a t  all. W e dr:) 11«i t  f| ues-
l ion Ilio r ig h t of a w holesale r  tr> do th e
like, or of tl io re ta ile r , or of a n y  in -
d iv idual . to  re fu se  to  sell for an>- reason .
o r no rimi son, th a t  is suilieien t tr i h im self

w holesaler. re ta ile r  n r consum er, or a n y 
body else: hut I do say  th a t  w here two 
men. w h e th e r th e y  be. m a n u fac tu re r , or 
w holesaler, o r re ta ile r , w hen th e y  have  
en te red  in to  an  ag re e m e n t w ith  one a n 
o ther. th a t I will not, a n d  you shall 
not. sell to  a  c e rta in  c lass  of pu rch asers , 
then  1 sa y  th is  is a  v io lation  of th e  
S h e rm a n  a n t i - t r u s t  law . W e a re  no t 
m ak ing  w a r  on th e  w ho lesa ler, all we 
a sk  h im  is : Mr. W ho lesa ler, t r a n s a c t 
y o u r b u sin ess  a s  you p lease, b u t d on 't 
you e n te r  in to  a n y  com bination  or a g re e 
m ent w ith  anyone else by  w h ich  you 
a t te m p t to  lim it th e  o th e r  m a n 's  r ig h ts  
to run  h is  b u sin ess  a s  he p leases.

We do no t claim  th a t  it com es w ith in  
th e  second sec tion  of th e  law . w hich 
defines m onopoly; th e re  is no th in g  of 
th e  n a tu re  of m onopoly in  it

H ow ever radical this appears, 
shrew d law yers are not surprised in 
the light of recent legal evolution. 
Even the m ost em inent advisers of 
the country, who th ree  or four years 
ago felt perfectly safe in advising 
their client, associations of their

rights, have lately  been sta rtled  at 
the change in in m t on the p a rt of the 
courts. T here  is said to  be strong  
evidence that the courts arc gradually 
drifting  into m ore and m ore Socialis
tic views of such questions and sub
ordinating  private righ ts of previous 
soundness to the w elfare of the m ul
titude. At any rate, good law yers arc 
beginning to he scared and very much 
in doubt in giving advice to clients.

. \s  for some of the leading grocery 
organizations, they have been very 
cautious about doing things inimical 
to the supposed spirit of the Sher
man law, hut its recent wide ex ten
sion, to cover all form s of m oral sua
sion hacked by an association, has 
underm ined their security. F o rtu 
nately for the N ational W holesalers, 
their counsel has been m ore than  
cautious for a long time past, ad tis- 
ing away from courses which would 
lead to the brink  of doubt, rather 
than as to  how to safely approach it. 
M am  lines of activity which m ost a s
sociations have pursued with confi
dence were long since abandoned and 
hardlv an instance in the past two 
or three years, w here the A ssocia
tion has sought to effect trade  re
forms, has been based on the desire 
of the trade but ra th er on purely edu
cational considerations. It is well 
known th a t this A ssociation was 
quietly investigated some th ree or 
four years ago by the D epartm ent of 
Tiistice—at its own insistence—and 
given a clean hill of health.

I t is no secret that such associa
tions as the N ational R eta ilers have 
lone since condem ned free deals and 
have m aintained com m ittees which 
worked am ong m anufacturers in fa
vor of fixed prices, uniform  prices, 
confining trading to “legitim ate chan
nels," etc. T hese were no t at all in 
the sp irit of restra in t bu t w ere p re
s u m e d  to be for the betterm en t of 
trade. R eta ilers have been feeling 
gratified th a t their influence was pro- 
dttsing beneficial changes in trade 
practices, hut if it tu rns out that 
that very effectiveness is to become 
evidence of crim inality, their tune 
will probably be turned into a m inor 
key. At any rate, the leaders are dis
covering in the attitude of the Gov
ernm ent at B irm ingham , cause for 
very grave attacks of nerves.

It is reported tha t the G overn
m ent's position has encouraged the 
"irregu lars" to renewed efforts look
ing tow ard the destruction  of regu la t
ed channels of d istribution, and if the 
G overnm ent wins, th a t a w idespread 
cam paign of suing m anufacturers for 
refusing to sell certain retailers, chain 
stores, mail order houses and semi- 
iobbers on the w holesale basis will 
result. Tt is said th a t an effort is 
now being made to organize the sem i

jobbers and large retail buyers into 
an association for acquiring infor
m ation as to w here they can and can
not buy direct from  m aufacturers 
w ithout the involvem ent of any jo b 
ber. Certain large Louisiana re ta il
ers are said to be leading the m ove
ment. Suggestions th a t such an as
sociation is no m ore legal than  any 
o ther co-operated m ovem ent am ong 
com petitors are m et by the claim that 
the Sherm an law would not apply, 
since it was in the in terests of elim 
inating expense to the consum er. Even 
any listing m anufacturers in this di
rection, it is claimed, w ould be legal 
although this practice is the whole 
crux of the suit against the Southern 
W holesalers.

A large num ber of le tters have 
been w ritten  by sem i-jobbers and re 
tailers as the result of the Southern 
A ssociation prosecution, seeking light 
on the proper procedure to be t < • I - 
lowed in filing suit against the S outh
ern W holesale G rocers’ A ssociation, 
as well as against local associations of 
wholesa le rs ,  charging that it is due 
to their influences that they have 
been unable to buy direct from m anu
facturers. They intend to seek re 
dress in the courts, as did Clabaugh 
when he failed in business. I t will 
be rem em bered that he obtained a 
judgm ent for $10,000 against the 
Southern W holesale G rocers' A s s o 
ciation.

Some of these le tte rs also indicate 
tha t su it will be filed against those 
m anufacturers who have refused to 
sell them on the same term s as the 
jobber. The clearly established fact 
that selling such “ irregulars" on a 
wholesale basis resu lts in d iscrim ina
tion and favoritism  to big buyers as 
against sm all buyers, its fairness as a 
fundam ental condition for com petition 
may well he challenged. But the 
G overnm ent's attitude appears to lie 
solely in behalf of the consum er and 
w ith o u t  the slightest disposition to 
regard the righ ts of m erchants in un i
form ity of com petitive opportunity .

The univ redeem ing phase of the 
situation, from the standpoint of the 
m erchant, lies in the consoling infor
m ation contained in W ashington dis
patches that at last U ncle S a m 's  
law yers have waked up to the fact 
that there is a conspiracy am ong the 
raisin grow ers of California. W hile 
the G overnm ent has been resorting  
to wide flights of constructive in
genuity to secure convictions of m er
chants under the Sherm an law, raisin 
and o ther fruit grow ers of California 
have been form ing selling combines 
openly, forcing reluctant grow ers in
to line, com pelling them  to pool their 
crops and no t to sell below certain 
figures. M eetings have been held 
publicly in which m arket and crop

conditions w ere discussed and price 
agreem ents were m ade; all apparen t
ly w ithout the slightest fear of m o
lestation.

But nmv the G overnm ent is said to 
be about to proceed against the pool, 
and a California Congressm an is quo t
ed as explaining the whole thing as

Tt

M any raisii 
by th e ir  on 
am i o th è r s 
feruti by tl

. th e  ag 

fields ti

h av e  been  com pelled 
cem en t fo r th e  p u r- 
ilieinselves and  en- 
p a y  a  living- re tu rn  

v ise be im possible, 
lave been destroyed  
eoount of low prices 

i d  been su f- 
In  consequence

Shack
an  as?io da tion
is to  gt ta ra n te s
and v •ill hold

e sale a t  th a t

a t  exp l[anation

u ltim a te  purpose it 
in tie- g row ers  

rplus ra is in s  ahoy

could not have been said by m er
cantile associations, but it did not 
relieve them  from prosecution in the 
slightest. Farm ers alliances and la
bor unions have done about as they 
pleased in prom oting  price pools. If. 
at last, the G overnm ent is to proceed 
against those "trusts ,"  there will he 
at least m easure of halm for the long 
suffering m erchants. And the sooner 
all hands discover just w hat the 
Sherm an law does mean, the easier 
every body will sleep o' nights.

T he O utcom e of the Suit.
Birmingham, Ala.. Ju ly 29— Fed

eral Judge Grubb to-day lined the 
Southern Wholesale Grocers A s s o 
ciation $2.->,000 for contempt of court 
in violating a decree issued in 1911. 
commanding the organization to abide 
by federal anti-trust laws.

President J. H. McT.aurin of Jack
sonville, Fla., was fined $1,000.

II. Lacey Hunt, of W ilm ington, X. 
C., and L. A. M elehers, of C harles
ton, S. ! .. w ere fined $1.000 each and 
the costs w ere assessed against the 
corporation and the th ree individual 
defendants according to costs ot 
their respective witnesses.

Judge Grubb held that President 
McT.aurin, in issuing a circular in 
October. 1911. that the decree >f 
the court would not affect practices 
of the Association, had committed  a 
violation.

As to H unt, his le tte r to a m anu
facturer and signed as a d irector iti 
the Association, advising not to sell 
to a retailer, was a violation, it w is 
held, and the sam e charge was made 
against M elehers.

Tt" a man is punished for doing 
w rong he should know b etter next 
time and, if he is wise, there  will 
never be a next time.

No w onder a big boss looks down 
upon a little one. The big one is a 
much b etter bluffer.

Every tim e a wise man m akes a 
m istake he learns som ething.
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D E T R O IT  D E T O N A T IO N S.

Cogent Criticism From Michigan’s 
Metropolis.

D etroit, July 29— I note w ith deep 
grief the disposition of the T rad es
man to consign me to  the everlast
ing bow wows because I occasionally 
depart from  the path  of rectitude and 
drop (dow n?) into poetry. John  S tir
ling says: “T here  can be poetry  ;n 
the w ritings of few m en; but it ought 
to be in the hearts and lives of all.’” 
A ccording to the editor of the T rad es
man, S tirling is only partially  right. 
T o  the ed ito r’s idea m ost of it should 
be in the w aste basket or the furnace. 
In  order to be a real poet such w rit
ings should come from  the heart. 
T his explains why traveling  m en are 
not poets. They cannot be real trav 
eling men and have a heart at one 
and the sam e time.

Joseph R oux says: “ P oetry  is tru th  
in its Sunday clo thes;” if poetry  and 
tru th  are to be connected in any way 
th is alone should w arn the travelers 
tha t poerry  has no business in the life 
of a traveling salesm an. A lleged 
poetry  som etim es gets into a m an’s 
system  and, like poor blood, m ust be 
go tten  rid of, therefore we find the 
cause of the suffering caused through  
reading the salesm an’s im itations. W e 
hope the system s of the con tribu tors 
are cleansed with the last outbursts. 
O urs is.

F red  Raym ond, who came to  D e
tro it from  G rand Rapids to act as 
m anager of one of the departm ents for 
F arrand, W illiam s & Clark, a fter suc
cessfully filling th a t position, has 
been induced to  retu rn  to his native 
city to accept a m ore lucrative posi
tion with the H azeltine & Perkins 
D rug  Co. Fred , who always (strange 
to  relate) had a warm  spot in his 
heart for G rand Rapids, is overjoyed 
at being able to retu rn  there again. 
T h a t F red  will make a success of 
his new work, there is no t the sligh t
est doubt. G rand Rapids and Coun
cil No. 131 are to  be congratu lated  
at his acquisition.

Charlie W righ t, who represen ts 
B urnham , Stoepel & Co. on the road 
and owns a dry goods store  in the 
city, is taking his vacation this week. 
H is vacation will consist of rem odel
ing his store and tak ing  charge of >t 
while his m anager is away on his va
cation.

No one cares to  strike out for 
C loverland th is week.

W e hope U ra D onald w on 't get be
tween the soldiers and the m iners 
while the “pleasan tries” are being 
hurled back and forth.

“ D apper D ick” Sw anton, form er 
L ozier autom obile salesm an and ex
pert dem onstrator, says it takes m ore 
than  a pair of “police” suspenders 
to  give a man authority .

Tom  B urton, who represen ts the 
L isk M anufacturing Co., of Canan- 
diagua, N. Y., is now perm anently  
located in D etro it and has transferred  
from  R ochester (N. Y.) Council, U. 
C. T.., to  D etro it Council, No. 143. 
Tom  is full of “pep” and is bound to 
be a valuable acquisition to  the local 
Council H e is very well know n in 
Grand Rapids and his m any friends 
often w onder how he slipped through

w ithout a fair one sw iping his affec
tions ere this. Few  there are who 
have anything on him for good looks 
—unless, perhaps, it m igh t be the 
w riter.

G. E. Russeling, m erchant of D eer
field, is well nam ed as he is always 
russeling for business. H e recently  
gave away a w atch valued at $(?) w ith 
every suit of clothes purchased a t his 
store. Hie claims every father and 
his son has a w atch in his locality.

Rem em ber the date of the big n ight 
for Council No. 9—Saturday, Oct. IS.

Seth Igram , departm ent m anager 
for Burnham , Stoepel & Co., was call
ed to Colum bus last Saturday, owing 
to the death of an uncle. Mr. In 
gram ’s wife was a t the bedside when 
the uncle passed away.

A. B. Boyce, of the Boyce-Alien 
Co., the new, yet live concern hand
ling ready-to-w ear goods for m isses 
and wom en, has retu rned  to  his duties 
after being laid up at home w ith a 
serious illness.

Born to  Mr. and Mrs. F rank  Rati- 
gan, a lively, lusty lunged baby girl, 
who w eighed in (ringside) a t 9l/ 2 
pounds. Mr. R atigan is assistan t de
partm ent m anager in the ready-to- 
w ear departm ent of Edson, M oore & 
Co.

O ne m ethod of show ing their re 
spect for ano ther house is one house 
try ing  to get the same lines of goods 
tha t are handled by their com petitors.

T he V eteran  T ravelers’ A ssociation 
are already beginning to m ake pre
parations for the annual banquet to 
be held in th is city in December. In 
order to be eligible to m em bership 
in this A ssociation one m ust have 
been a com m ercial traveler no t less 
than  fifteen years nor -more than  160 
years.

A D etro it m erchant, new in the 
m ercantile game, w as desirous of 
subscribing for a good trade  paper. 
H e asked th ree or four different peo
ple to tell him which paper they 
thought it would be advisable for him 
to take. W ithou t exception, they  all 
recom m ended the M ichigan T rad es
man.

Some fellers are born lucky, o thers 
have luck th ru st upon them, while 
B oisterous Bob Bradley, who is w in
ning fame for Gold M ine flour and 
fortune for the m akers, has a num ber 
of lady dem onstrato rs under his su
pervision.

W hich m ake our old friend, George 
A bbott, of G rand Rapids, unduly 
jealous of B radley and his position.

In last week’s issue of the T rad es
m an was a com m unication signe! 
“T raveler,” in which he sta tes that 
he offered a tip to  a po rter in a hotel 
which was indignantly  refused and, 
in explanation, said p o rte r sta ted  he 
received living w ages and was above 
such business. W ell, in G rand Rapid? 
it is adm itted living is cheap—such 
as it is.

O n the o ther hand, some one could 
m ake a fortune exhibiting th a t po rter 
in the principal cities of the country 
as a freak.

Louie Jenns, of G rand Rapids, was 
in the wreck given under the auspices 
of the G. R. & I. a t F uller S tation 
last Saturday, the passenger tra in

running into an open switch and col
liding with a string  of box cars. Jenns, 
who is a giant, standing over 6 feet 
and w eighing (week days) about 260 
pounds, was throw n w ith g rea t force 
against the side of the coach. S trange 
to  relate, b ig Lou did no t injure the 
coach in the least. Jenns is the State 
agent for the U nited  S tates Cream 
Separato r Co.

Some traveling m en have m ade a 
m istake in their vocations. T hey 
should have been carpenters. They 
always carry  a ham m er with them.

Bill T ro tt, representative for the 
F osto ria  Incandescent Lam p W orks, 
of Fostoria, Ohio, was in D etro it last 
week on a business trip. Bill, who 
is a Grand Rapids resident, can dis
cuss D etro it m unicipal affairs with 
m ore accuracy than  m any of the na
tives can.

Joe Brach, S tandard B ros.’ W estern  
Michigan business getter, says he 
once heard tha t m oney talks, but he 
will be gosh dinged if it will stay 
with him long enough for him to  un
derstand w hat it says.

T he N orthern  sum m er reso rts  have 
all taken a fling a t the old advertis
ing gam e of discovering sea serpents, 
horned snakes, wild sea lions, etc. 
Now from  one of the reso rts comes a 
new one. A few nights ago hideous 
noises w ere heard a short distance 
from  the resort. As the wild and 
weird noises continued, they  armed 
them selves w ith guns, revolvers, 
knives and o ther w eapons and s ta r t
ed in quest of their prey, which they 
thought would be a wild cat. A fter 
m uch m aneuvering they  crept up to 
w here the sound issued fo rth  and lo 
and behold! they found our old friend, 
F red  R ichter, singing some of his 
favorite “m elodies,” such as “Good 
N ight, Bill” and “Down W ent Mc- 
G inty.” F red  was cam ping out on 
the spot—which was too close to civi
lization, so long as he persisted in 
try ing  the screech owl stuff.

T he new union depot is an im pos
ing sight. T he roof is being put on 
and the rem ainder of the w ork ’S 
going forw ard w ith g rea t rapidity.

Grand Rapids was all agog last 
M onday. T here was a circus in town.

T he com m ittee appointed to  take 
in charge the big blow out to  be given 
Oct. 18 by U. C. T. Council, No. 9, 
m et w ith Secretary  M arx last S atu r
day and began to lay plans for the 
g rea t event of U. C. T .ism  in D etroit. 
E very m em ber is earnestly  requested 
to b ring  in at least one application. 
The com m ittee is headed by Past 
Senior C ounselor H erb  M urray.

Guy P fander winds up his column 
with “Read the T radesm an.” Keep on 
w riting, Guy, and we will.

J. H . Lee, of M uskegon, was off 
the job again last week.

Carl Brakem an, city salesm an for 
the O tis E levator Co., says sarcasm  
is illustrated  when a ten dollar sales
m an carries a fo rty  dollar grip.

Kind w ords w anted from  Bill 
Pohlm an, of Cloverland, w herever he 
is.

Column and a half from  Bill Bos
nian last week—growing.

W . W . Pearson, the elongated m er
chan t at F rem ont, a ttended  the races 
a t Grand R apids th is week. W esley’s

horse came in first—thing after sup
per.

Chas. M ather, m erchant of Cedar 
Springs, is teething. He has been in 
the city for a few days having his 
teeth filed, reset and polished.
Charles, however, has never had his 
teeth  in such condition th a t he
couldn’t chew a $1.50 cut of po rter 
house steak.

Jam es M. Goldstein.

Special Features in the Grocery and 
Produce Trade.

S'pecial C orrespondence .
New York, July 28—L ittle  has been 

done in spot coffee since last report. 
Sales are ^mostly of small lots, but 
there seem s nevertheless to be a be t
te r feeling and the future is regarded 
with m ore confidence. A t the close 
Rio No. 7 is w orth  in an invoice way, 
9k2@9?^c, and Santos 4s, ll)4@ 12c.
In store and afloat there are 1,566,127 
bags, against 2,325,565 bags at the 
same tim e a year ago. Milds are 
quiet and w ithout particu lar change. 
Good Cucuta, I V / 2C.

T eas are quiet and the volume of 
business individually is small. Prices 
are well m aintained and dealers are 
optim istic.

W ithdraw als of sugar on previous 
con trac t have been fairly liberal, but 
the country  seem s to  be p re tty  well 
stocked at the m om ent and there is 
som ething of a lull. Q uotations are 
steady and there is still some time 
for a big consum ption. T he rate  of 
4.65 is m ade by all.

N othing new to repo rt of rice. T he 
general situation seems to  be fairly 
satisfactory  and prices are firmly ad
hered to. P rim e to choice dom estic, 
5 ^@ 5J4 c-

Spices are firm and added streng th  
is noticed alm ost every day, although 
actual quotations have not shown any 
advance as yet.

The m arket for m olasses is fa ther 
quiet, as m ight be expected, but there 
is som ething doing all the time, and 
quotations are well m aintained. Good 
to prime, 35@40c. Syrups are quiet 
and unchanged.

In  canned goods 80c seems to be 
the low est figure considered by pack
ers for goods th a t are really  standard 
3s. Packers are no t eager to part 
with stocks fo r th is figure, as they 
seem to th ink  there will be som ething 
be tte r fa rth er on. Choice peas are 
scarce and well held. C heaper sorts, 
too, seem to be holding their own, to  
say the least. Corn is firm and the 
supply is no t especially large. , O ther 
goods in the sam e old rut.

T op grades of b u tte r  are steady 
and fractionally  higher. Fancy 
cream ery, 26)4@27c; firsts, 25@25)^c; 
im itation cream ery, 24c; factory, 22@ 
23c; packing stock, 21@21J^c.

Cheese is very quiet. N. Y. S tate 
full cream, 14% @ l4^c .

Best W este rn  w hite eggs, 24@26c. 
Top grades are scarce and b ring  full 
prices, but there  is m ore than  an 
ample supply of stock a little  off in 
quality which w orks out fo r w hat it 
will bring.

O pportun ity  knocks a t every m an’s 
door, but if you, yourself, happen to 
be knocking w hen she calls, you’ll 
never hear her.
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Proceedings in  W este rn  D istric t of 
M ichigan.

G rand  R ap ids, Ju ly  22—In  th e  m a tte r  
of E d w ard  J . C arro ll, b an k ru p t, m e rc h a n t 
a t  M anton , Jo h n  F . B ern e r, of C adillac, 
w as elec ted  t ru s te e  by  th e  cred ito rs. 
Bond fixed a t  $4,000. Geo. M. B rook and  
C harles  R ansom , of M anton , an d  C. J . 
Shoff, of C adillac, w ere  appo in ted  a p 
p ra ise rs . T he m ee tin g  w as  th e n  a d jo u rn 
ed to  S ept. 12, a t  w h ich  tim e  th e  b a n k 
ru p t w as  o rdered  to  a p p e a r  fo r f u r t i e r  
exam in a tio n . „ .

Ju ly  23—In  th e  m a tte r  of A r th u r  W . 
Jo h n sto n , b an k ru p t, co n tra c to r  an d  bu ild 
e r  of G rand  R ap ids, th e  f irs t m eeting  
of c red ito rs  w as  held. By vo te  or c red 
ito rs  E a r l  W . M unshaw , of G rand  R a p 
ids, w as  elected  t ru s te e  bond  fixed a t  
$1,000. F i r s t  m ee ting  w as  th e n  ad jo u rn ed  
to  Sept. 5, a n d  b a n k ru p t o rd ered  to  ap -

P6Ri th e  m a tte r  of H e rb e r t  F . Casw ell, 
b an k ru p t, fo rm erly  m e rch an t a t  P o rtla n d , 
th e  f irs t re p o rt and  ac co u n t of G lenn S. 
B en jam in , tru s te e , w as  filed, show ing  a  
b alance  of ca sh  on h an d  fo r d is tr ib u tio n  
of $3,951.90, a n d  an  o rd er w as  m ade by 
th e  re fe ree  ca lling  a  specia l m e e tin g  of 
c red ito rs  to  be held  a t  h is  office on Sept.
4 for th e  purpose  of d ec la rin g  an d  o r
d e rin g  paid  a  f irs t d iv idend  fo r g en e ra l 
c red ito rs . _  „  „

In  th e  m a tte r  of G. W . S tev en s  & 
Son, b an k ru p t, fo rm erly  h a rd w a re  d ea l
e rs  a t  G reenville, th e  second re p o rt and  
acco u n t of Ja m e s  G racey, tru s te e , w as  
filed, show ing  balance  on h an d  of $4,- 
234 98, an d  a n  o rd er w as  m ad e  by th e  
re fe re e  ca lling  a  special m ee ting  of c re d 
ito rs  to  be held a t  h is  office on Sept.
4, fo r th e  purpose  of d ec la rin g  a n d  o rd e r
ing  paid  a  second d iv idend  fo r g en e ra l 
c red ito rs . A firs t d iv idend  of 10 per 
cen t, h a s  been  pa id  g en e ra l c red ito rs  of 
th is  e s ta te .

Ju ly  24. In  th e  m a tte r  of C ornelius 
K oem an, b an k ru p t, fo rm erly  of H olland, 
th e  final re p o rt a n d  acco u n t of C. V ander 
M eulen, tru s te e , w as  filed, show ing  a 
b a lan ce  of cash  on h an d  $108.20, an d  an  
o rd er w as  m ade by  th e  re fe re e  ca lling  
a  final m e e tin g  of c red ito rs  to  be heid 
a t  his office on S ept. 5, fo r th e  purpose 
of d ec la rin g  an d  o rd erin g  a  final dividend, 
if any , fo r g en e ra l c red ito rs . C red ito rs  
a re  also  d ire c ted  to  show  cause, if any  
th e y  have , w hy  a  ce rtif ic a te  reco m m en d 
ing  th e  b a n k ru p t’s d isch a rg e  should  no t 
lie m ade by th e  referee .

In  th e  m a tte r  of H a rry  M. H inshaw . 
b an k ru p t, fo rm erly  of L eland , th e  final 
re p o rt a n d  acco u n t of A m il F. N erlinger, 
tru s te e , w as  filed, show ing  a  b alance  on 
hand  fo r d is tr ib u tio n  of $2,187.38. An 
o rder w as  m ade by th e  re fe re re  ca lling  a  
final m eeting  of c red ito rs  to  be held  a t 
his office on S ept. 15, fo r th e  pu rp o se  of 
considering  such  rep o rt, p a ss in g  upon p e 
titio n s  for a t to rn e y  fees an d  expenses, 
upon th e  secu red  m o rtg ag e  claim  of 
E lm er E. C hand ler and  fo r dec la ra tio n  
of a  final div idend, if any , fo r gene ra l 
c red lito rs . C red ito rs  h av e  also  been d i
rec ted  to  show  cause, if a n y  th e y  have , 
w hy a  ce rtif ic a te  recom m end ing  th e  b a n k 
ru p t’s d isch a rg e  shou ld  n o t be m ade by 
th e  referee . . _  . ,

Ju ly  25—In th e  m a tte r  of G ran d  R ap id s  
M otor T ru c k  Co., b a n k ru p t, of G rand 
R apids, th e  schedu les of a s s e ts  a n d  lia 
b ilities  w ere  rece ived  an d  an  o rd e r m ade 
by th e  re fe ree  ca lling  a  f irs t m ee tin g  of 
c red ito rs  to  be held  a t  h is  office on Sept, 
lfi, fo r th e  pu rpose  of p rov ing  claim s, 
election  of a  tru s te e , ex am in a tio n  of th e  
officers of th e  b a n k ru p t, e tc . A n o rder 
h a s  been  m ade a p p o in tin g  th e  follow ing 
ap p ra ise rs : D w igh t S m ith , L . W . Cop- 
pock an d  K a rl A. M yers, a ll of G rand  
R ap ids.

T he fo llow ing a s s e ts  a re  schedu led  by 
th e  b a n k ru p t:
R eal e s ta te , (encum bered  by  m o r t

gage  held  by M ich igan  S ta te  
P r iv a te  E x ch an g e  B ank , G rand  
R ap ids, d a ted  A pril 1, 1912, fo r
$7,500) .........................................  $15,000.00

C ash on h an d  .....................................
N o tes  rece ivab le  ............................... 07’? i ,  o i
S tock  in  tra d e  ................................. f t ' l J c  no
A c c o u n ts  r e c e iv a b le  .........................  l5 ,l5b.U 8

T he fo llow ing c red ito rs  a re  lis ted : 
P re fe rre d  o r Secured.

C ity  of G rand  R ap ids, fo r ta x e s  $ S48.82
1 ab o r c laim s .........................................  2,033.24
F ra n k  T. H u lsw it, G rand  R apids, 

(secu red  by  n o te s  held as  col- 
la te ra l  ag g re g a tin g  $4,065) . .  31,694.00 

Old N a tio n a l B ank , G rand  R ap ids, 
(secu red  by  no tes  held  a s  col- 
la te ra l  a g g re g a t’g  $25,142.50) 38,990.00 

U nsecu red  C red ito rs.
B arc lay , A yers & B ertsc h  Co. . .$  10.08
Bixby Office Supply  Co......................... 20.00
C itizens  T e lephone Co........................... Jb.au
C has. A. Coye Co.....................................
J o h n  C um m ings ...........................
D e a n - H ic k s  P r in t in g  Co............
E ven in g  P re s s  Co.........................
F o ste r , S tevens  & C om pany . 
G rinnell-R ow -A lthouse  Co. . . .
G rand  R ap id s  N ew s .................
G. R. Supply  C om pany ....................... 46.96
G. R . A ssociation  of C om m erce . . .  25.00
G. R . F u rn itu re  R e c o r d .....................• 433.34
G. R. M alleable W o rk s  ................... 1,<86'¿S
G. R . W a te r  W orks .............................  24.00
G rea t W e s te rn  Oil Co............................. 173.85
G. R .-M uskegon  P o w e r Co.............. 34.35
H aze ltin e  & P e rk in s  D rug  Co..........................  53.21
W . C .H opson Co...................................  37.o3
L e ite lt Iro n  W o rk s  .............................  jJ0.o2
C. J . L itsc h e r  ^Electric Co, ............128.61

M ichigan L ith o g rap h  Co.......................  34.00
M ichigan S ta te  T e lephone Co........... 44.10
M cM uller M ach inery  Co........................ 19.80
R. G. P e te rs  M an u fac tu rin g  Co----- 16.35
F. R an iv ille  Co............................................. 32.15
S erfling  & Co............................................ 50.64
S herw ood H a ll Co....................................... 49.65
W . H . S h u ltu s  .....................................  al.UO
S tan to n  P r in tin g  Co.............................  32.25
T isc h -H in e  C om pany ........................  ^48.1«
T ra d esm an  C om pany  ...............
V alley C ity  Ice & Coal Co. . .
V alley  C ity  C hair Co.................
W . D. V an d eca r .........................
W ykes & T h o r n t o n .....................
W ilson, W ilson  & R i c e ............
W estern  U nion T e leg rap h  Co.
P o s ta l T e leg rap h  C om pany . . .
W illiam  F . M cK nigh t ............
^u to  R eview  P ub . Co., S t. L ouis

L abo r claim s, p re fe rre d  ................. 2,033.24
Secured  c la im s ..................................  70,684.00
U nsecu red  c la im s ............................  50,873.68

$124,239.74

24.38
52.00

174.99
72.88
45.00

141.75 
484.14

___  20.00
___  18.00
___ 151.50
___  15.00
. . .  123.24

____ 15.09
___ 1,166.75

20.00
A d rian ’ S teel C as tin g  Co., A d rian  279.46 
A m erican  M ason S a fe ty  T re ad  Co.,

B oston  ...............................................  »2.00
A m erican  B ronze Co., B erw yn  ----- 17.18
A uto  Top C om pany, F o r t  W a y n e  207.50 
A utom obile J o u rn a l Co., P a w tu c k e t 89.00 
A m erican  M eta l H ose  Co., W a te r -

bu ry  ............ • .....................; ..............
Biglow  V arn ish  Co., N e w a r k ..........
B im el Spoke & A u to  W heel Co.,

P o rtla n d  ....................................... • •
F ra n k  T. B olien Co., M inneapolis 
B o sse rt & Com pany, U tic a  . . . . . . . .
B u ch a n an  E lec. S teel Co., B u -

c h a n an  ...............................................  227.88
H. C hannon  & Co., C hicago .......... 218.02
C hilton  Co., P h ila d e lp h ia  J68.b0
C lass J o u rn a l Co., N ew  Y ork C ity  277.20 
C leveland H a rd w a re  Co.. C leveland 43.91 
C rera r, A dam s & Co., C hicago . . . .  41.44
C hicago V arn ish  Co., Chicago . . . . . .  27.00
C om m ercial V ehicle Co., N ew  York 181.90
C ity  of D ecatu r, In d ia n a  ...................311.27
C astle  L am p  Co., B a ttle  C re e k -----163.00
D ennison Mfg. Co., C hicago . . . . . .  38.10
D iam ond C hain  Co., Ind ian ap o lis  157.b3 
E lec tric  S to rag e  B a tte ry  Co.,

P h ila d e lp h ia  .....................................  , 7”-18
F indeisen  & K opf Co., C h ic a g o -----115.80
1.. P . G ram m es & Sons, A llentow n 62.98
F lin t V a rn ish  W orks, F lin t  ..........
W m . D. G ibson Co., C h ic a g o ..........  71.47
G eneral S ales Co., D e tro it ........... 12.00
G oodyear T ire  & R ubber Co.,

A kron  .................................................  2S0Ö.01
H aza rd  E n g in eerin g  Co., R o ch e ste r  47.10 
Geo. A. H ebb, N ew ark  ................... J6-80
H . F . M. M fg. Co., A kron  ........... 75.00
H orse less  Age, N ew  Y ork  . . . . . .  180.00
Im port & E x p o rt M otor Co-, N . Y. 57.80 
In d ia n a  P r in tin g  Co., F t.  W a y n e  268.82 
Jew ell S tee l & M. Co., Buffalo . .  4b.89
I. av igne  G ear Co., R ac ine  ............. .45.00
V. H . Lockwood, In d ianapo lis  . . .
M ayo R a d ia to r  Co., N ew  H aven

129.91 
347.95 

.71M arion  G ray  Iro n  F ound ry , M arion  37.(1 
yfich. B ra ss  & Iro n  W orks , L a n sin g  55.6a 
M ilburn  W agon W orks, Toledo ..2,628.00

Jaun ty  Jo ttin g s F rom  Jackson. 
Jackson, Ju ly  28—T he annual pic

nic of Jackson Council, No. 57, will 
be held at V andercook’s Lake next 
Saturday, Aug. 2. H arry  Beal, b. 
W . Lewis and Nelson E ddy are the 
com m ittee in charge of arrangem ents 
and this, of itself, ensures all who a t
tend a big tim e. F ifty  dollars has 
been appropriated  for prizes. An 
old-fashioned pot luck picnic dinner 
is planned and, last but not least, a 
dance in the pavilion. E. D. Sickles, 
as usual, will have charge of the  base 
ball exhibition, which he hopes to 
make a very peppery affair.

W e are glad to announce th a t Mrs. 
G eorge E llio tt, who has been in the 
hospital twice since May 1 for opera
tions, is able to he out w ith her fam i
ly once more.

Mr. and Mrs. D. S. F lem ing have 
been spending a few days in D etro it 
and up to the F lats.

T he recital given by M iss Frederica 
Brown, soprano, assisted by M ax 
H elm er, violinist, in our city last week 
was the m ost brillian t musical event 
of the season. M iss Brown is the 
daughter of Clark Brown, of the firm 
of Brown, Davis & W arner, w hole
sale grocers, and is connected with 
the D enver Sym phony O rchestra . Mr. 
H elm er is the son of F red  H elm er, 
Cashier of the Peoples N ational Bank, 
and both  Miss Brown and M ax H el- 

a rtis ts  in their respective

H ow to Adjust a Claim.
W hen a custom er en ters your store 

and sta tes th a t he is no t satisfied 
w ith the w ear of his shoes, ad just the 
claim as quickly and satisfactorily  as 
possible, for m any a good custom er 
has been lost by haggling and argu
ing when the m atte r should be settled 
at once. T he custom er is either right 
or w rong, and if right, sm ilingly ac
know ledge the fact, and if w rong, 
stand up for your righ ts and do not 
m ake an ad justm ent after a ho t a r
gum ent.

W hen shoes have been w orn for ;■ 
period and the custom er re tu rns them 
and sta te s  th a t the soles have w orn 
out or the uppers have cracked, why, 
in a confidential way enquire as to 
how long they have been w orn, and 
if the custom er sta tes th a t they  have 
been w orn only a m onth o r two 
m onths or th ree  m onths, why, adjust 
the claim if it looks just, by charging 
the custom er $1.00 a m onth  for the 
wear. T h a t is fair to the niaiiufa. 
tu rer, if you charge the  claim ba 
to him, and the custom er has no com 
plaint, for he cannot expect to  w ear 
shoes for m onths and not be charged 
for said wear.

A th irs ty  m an on a desert three 
days from w ater finds no value in his 
gold and diam onds.

6.50
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87.75
43.60
39.72

213.75
37.00

49.68

30.00
174.92
196.91
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656.00 

99.60 
24.53 
45.95

138.95 
792.35 

30.00 
139.83 
568.04 

.00

M otor, N ew  Y ork
M otor Age, Chicago ................
M uncie W heel Co., M uncie . .
M urphv P o tte r  Co., D e tro it .
J G. N iblick , D eca tu r ..........
O ldberg  M fg. Co., D e tro it . . .
P a c k a rd  E lec tric  Co., W a rre n
P a r is h  M fg. Co., R ead ing  ...............  936.33
P h oen ix  Oil Co., C leveland ........... 28.88
P ow er W agon, Chicago . . . . . . . . . . .  444.20
R oss G ear & Tool Co., L a fa y e tte  287.57 
R ush inoore  D ynam o W orks , P la in -

field .....................................................  81,75
R. B. R idgely, D e tro it .......................• 74.39
R u te n b e r  M otor Co., M arion  . . . .  1,116.65 
Jo s. T. R yerson  & Son, C hicago 50.03 
S ag inaw  S h ee t M eta l W orks ,

S ag inaw  .........................................  o&y.yu
Sheldon A xle Co., W ilk esb a rre  2,387.02 
S tan d a rd  Tool Co., C leveland . . .  • 
S te w a r t-W a rn e r  S peedom eter, Chi

cago ...........................■•••••.............
U. S. T ire  C om pany, D e tro it . . . .  
V alen tine  & Com pany, C hicago .
W a lk e r-W e iss  A xle Co., F lin t  ----
W arn e r G ear C om pany, M uncie .
W a rn e r  In s tru m e n t Co., B elo it . . .
W ells B ro th e rs, G reenfield ..........
H ay s  W heel Co., J a ck so n  ............
F red  L. P a n tl in d  -----• •• v ; ...........
N o rth  A m erican , P h ila d e lp h ia  -----169.7o
P h ilad e lp h ia  R ecord, P h ila . •••••••, 23.00
D iehl M an u fac tu rin g  Co., E l iza b e th -

p o rt .................................• • .................. 27.00
D ahl P u n c tu re le s s  T ire  Co., „„

P h ila d e lp h ia  .................. .................. J65-00
G rand  R ap id s  & In d ia n a  R y ...........  365.44
A uto  W eld ing  Co., B oston  . . . . . . . .  73.(5
B ay  S ta te  H a rd w a re  Co., B ostin  281.34 
B i-M otor E q u ip m en t Co., B oston  179.18
Jo h n  C. B agleoe, B oston  ................. 29.8b
Duff S pring  Co., C am bridge  ........... 35.95
Joseph  P a lm er, B oston  ...................  sl.oo
S tan h o p e  F o rge  Co., C am bridge  . .  37.96
S tap les  C oal Co., B oston  ................... 281.45
W ash in g to n  P re ss , B oston  ............
L ew is F . W eston , B oston  ................. Jo.uu
W h ite  B ag ley  Co., W o rc e s te r  . . . .  77.99
H . N a sh  W agon  Co., B oston  ........  20.54
V acuum  Oil Co., B oston  ................... 32.97
W inslow  W a rre n , B oston  . . . . . . . .  1,020.02
Coppock M otor C ar Co., D e c a tu r  7,415.61 
Old A dam s C ounty  B k„ D e c a tu r  12,500.00
A rth u r  M. B u tts , O neo n ta  ........... 300.00
A. & J . Gould, B oston   ............... 650.00
G. R. F u rn itu re  Co., B oston  ..........  200.00
L ynn  M otor T ra n s fe r  Co., L ynn  . .  200.00
W  E . W hipp le, B oston  ..................... 200. uo
H u lto n  D ye & F u rn ish in g  Co.,

P h ila d e lp h ia  ...................................  71®-Xn
E. J . N o lan , A uburn  ..............  100.00
R u ta n  A uto  Co., P o r t  J e rv is  . . . .  100-00
M. W in e r  & Co., B oston  ............... 1,200.00
D irigo C ream ery  Co., B oston  -------100.00
D rage H a r r is  M otor T ru c k  Sales

Co., F o r t  W a y n e  .................• • 400.00
A nd num erous  o th e r  sm all c red ito rs .

S u m m a ry  of L iab ilities .
T axes , p re fe rre d  c la im s ................. 648.82

mer are 
lines. Spurgeon.

Dandelion Vegetable Butter Color
A perfectly Pure Vegetable Butter 

Color and one that complies with the 
pure food laws of every State and of 
the United States.

M anufactured by W ells & R ichardson Co. 
B urlington, Vt.

Modern Plant 
Complete Stock 
Competent Organization
Location

These advantages enable 
us to guarantee prompt 
and satisfactory shipment 
of all orders intrusted to 
our care. Special atten= 
tion to mail and telephone 
orders. jST ^  ^  ^

\ \ 7o r d e n  G r o c e r  C o m p a n y

Grand R apids—Kalamazoo 

T h e Prompt Shippers
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M ovem ents of M erchants. 
M uskegon—J. E. M arvin has en

gaged in the feed business at 21 O t
taw a street.

Kalam azoo—Johnson  & Sons have 
added a line of groceries to their 
=tock of m eats.

M anistee—O tto  Firzlaff, m erchant 
tailor, died at his hom e July 26, as 
the resu lt of an a ttack  of heart dis-

eaReed City—W iliam  E. Carrow  has 
purchased the D ensm ore sto re  build
ing and will occupy it w ith his stock 
of furniture.

T raverse City — F airb ro th er & 
O bershaw  succeed L. R. Stickney in 
the grocery business a t 411 South 
U nion street.

H o lla n d — John  R utgers, form erly 
of the L okker-R utgers Co., will open 
a clothing store at 21 E ast E igh th  
street, Aug. 1.

O naw ay—O. Steele & Co. have 
taken over the hardw are stock of 
M yron G illett and will consolidate it 
w ith their own.

T raverse City—John  Schlegel has 
sold his m eat stock to  A lbert H erm - 
rik, who will continue the business at 
the same location.

Eelding—T  W ill Peck, the shoe 
dealer, was m arried  recently  to Miss 
Grace F. Sly. T he T radesm an ex
tends congratulations.

Centennial—Fire, sta rted  by union 
labor incendiaries, destroyed the gen
eral store and m eat m arket of M or
gan & G rierson Ju ly  26.

Kingsley—D. L. R ogers has sold 
his stock of general m erchandise to 
John  Seabright, recently  of Grawn, 
w ho will continue the business.

Big R apids—Mrs. M. A. Rolison 
has sold her stock of confectionery 
and ice cream parlor to  John  H arp- 
s te r w ho will continue the business.

Low ell—L. J. & J. B. M cN aughton, 
shoe dealers, have purchased the M c
K ay building and will rem odel it into 
two stores, each w ith a 20 foot fron t
age.

Onaway— M yron G illett has pur
chased the Saginaw Grain Co. grocery 
stock and the M ahoney Bros, grocery 
stock and will consolidate it w ith  his 
own.

T hree R ivers—P. B. A ppledoorn s 
Sons Co., shoe dealer at Kalam azoo, 
has opened a branch store here 
under the style of T he 98c and $1.98 
Shoe Store.

Plainw ell—Fire dam aged the store 
building and crockery, bazaar and 
wall paper stock of Carl W illiam s 
July 28. The loss is partially  covered 
by insurance.

P ortland—R. H. H ill & Son have 
rem oved their stock of bazaar goods 
from  M endon here and will continue

the business under the style of H ill s 
V ariety Store. T hey have added lines 
of hardw are, crockery and drugs to 
the stock.

Farw ell—E. W . Brow n has rem oved 
his stock of general m erchandise from  
M iddleton here w here he form erly 
conducted a store and owns consid
erable real estate.

H astings—F o rres t E. Jo rdan  has 
sold his coffee business to  J. W . F re e 
man, recently  of D etro it. Mr. Jordan 
will engage in the same line of busi
ness in Bay City.

M a rq u e tte -W a tso n  & Palm er, deal
ers in général m erchandise, are clos
ing out their stock of dry goods in 
o rder to have m ore room  for the 
o ther departm ents of the store.

St. Ignace— Charles H . Fair, of the 
firm of Fair Bros., dealers in g ro 
ceries and m eats, died a t his home 
July  39, as the resu lt of an operation 
for appendicitis, aged 32 years.

Fow lerville—Mr. Griffin has sold 
his interest, in the m eat stock of Grif
fin & Johnson  to C. W . Copeland and 
the business will be continued under 
the style of Copeland & Johnson.

Litchfield—A lbert H ickok has pu r
chased the in terest of Mrs. Alice P a r 
ker Udell in the general stock of the 
B ert H ickok Co. and will continue 
the business under the same style.

H astings—G rant M uir, proprieto r 
of a picture trea ter, has purchased the 
bazaar ad grocery  stock of O. A. 
Miller, and will add o ther lines as 
fast as room  can be m ade for them .

.Fow lerv ille—M. C. G oodrich has 
purchased the in terest of C. W . Cope
land in the grocery and shoe stock of 
Copeland & Goodrich and will con
tinue the business under his own 
name.

O naw ay—M ahoney Bros, have pur
chased the hardw are stock of the 
Julius E. Gumm departm ent store, 
also the M erritt C handler hardw are 
stock and will consolidate them  w ith 
their own.

Pontiac—J. W ade H ood and J. 
K irk  Campbell have form ed a copart
nership under the sty le of H ood & 
Campbell and purchased the Isaac E. 
W alte r m eat stock and will continue 
the business.

St. Johns—F red  G eorgia and A. B. 
Bullard have form ed a copartnership  
under the style of G eorgia & Bullard 
and purchased the K archer & F ish- 
burn m eat stock and will continue 
the business.

Ionia—W . J. W inchell and F rank  
Gidings have form ed a copartner
ship under the style of W inchell & 
G iddings and will engage in the 
clothing and m en’s furnishing goods 
business Sept. 15.

K inde—T he K inde H ardw are Co, 
has m erged its business into a stock 
com pany under the sam e style, with 
an authorized capital stock of $11,000, 
all of which has been subscribed and 
paid in in property .

Petoskey— George W . Beach, who 
conducts a grocery store on Grove 
street, has sold his stock to  Glenn 
and Percival H enry , who will continue 
the  business a t the sam e location, 
having also purchased the store bu ild 
ing.

Alma—W . A. T u ttle , druggist >n 
th is city for several years, died July 
25 after an illness of two years. Mr. 
T u ttle  was 65 years old and had been 
a pharm acist for forty-six  years. The 
body w as taken to  W illiam ston for 
burial.

Jackson—T he G reat W estern  B ar
gain Store has been incorporated  to 
deal in gen t’s furnishings and k in
dred lines of business, w ith an au
thorized capital stock of $2,000, of 
w hich $1,000 has been subscribed and 
paid in in property .

Ironw ood—M aurice Geary, dealer 
in groceries and m eats, has m erged 
his business into a stock com pany un
der the style of T he M. Geary Co., 
w ith an authorized capital stock of 
$6,000, which h as been subscribed, 
$342.46 being paid in in cash and 
$5,657.54 in property .

M uskegon—W iselogel & Co., deal
ers in building m aterial and building 
con tracto rs, have m erged their busi
ness into a stock com pany under the 
sty le of T he W iselogel Co., w ith an 
authorized capital stock of $25,000, of 
which $19,370 has been subscribed and 
$2,500 paid in in cash.

V assar—T h e controversy betw een 
Mrs. Ann Blackm ore and E. G. Beck- 
erson over the Columbiaville H otel, 
of this place, has been finally ad
justed to the  satisfaction of both 
parties. M r. Beckerson will retain  
the hotel until M ay 1 nex t a t a re n t
al of $80 per m onth. H e furnishes 
bonds in the sum of $3,000 to  Mrs. 
Blackm ore th a t he will give her peace
able possession at the expiration of 
his lease.

H opkins—T hrough the suggestion 
of the State au thorities and a chain 
of dam aging evidence, D eW itt H e n 
ning of H opkinsburg  was taken into 
custody last T uesday on a charge of 
incendiarism . H e subsequently con
fessed his guilt and will be sentenced 
Aug. 1. H enning burned out once 
before—at N orth  M onterey about tw o 
years ago. H is last fire occurred 
on July 12, betw een 6 and 7 o’clock 
in the evening, a couple of m inutes 
after H enning was seen to  leave the 
building by neighbors and drive away 
in a rig, presum ably to m eet his wife 
and baby at the sta tion , who w ere 
com ing in on the train. H enning  had 
placed heavy insurance on his stock 
and building. A t the tim e of the 
fire his patrons claim his stock was 
badly depleted. T he officers found 
w here he had taken a large am ount 
of his goods to Shelbyville, and ship
ped them  to  him self under a fictitious 
nam e a t H opkins. H enn ing  is a 
b righ t fellow, betw een 25 and 30 years 
of age, and was, apparently , conduct
ing a profitable business.

Ionia—T hom as A. C arten  w rites 
the T radesm an th a t the sta tem ent 
tha t he has sold his clothing stock to  
G iddings & W inchell is untrue. H e 
has closed out his clo th ing  stock, in
tending to  carry  everyth ing in the 
departm ent except ready-to-w ear 
clothing.

F lin t—T he New H ill Bros. D ry 
Goods Co. is the title  under which 
the H ill Bros, store will conduct busi
ness hereafter. G. S. C uthbertson,
G. H. A rtm an and R. J. O sborn  are 
the th ree m em bers of the new firm.
G. S. C uthbertson who has been ac
tively connected w ith the business 
for the last th irteen  years, is one of 
the three ow ners of the new co rpora
tion. G. H. A rtm an and R. J- O s
born came to  F lin t from  Bowling 
Green, Ohio, w here they  have been 
engaged in a sim ilar line of business. 
T he Hill Bros. D ry  Goods Co. began 
business th irteen  years ago at 403 
South Saginaw s tree t in a part of the 
store now occupied by K resge. Tw o 
years la ter the business w as moved 
to the present location in the D ryden 
block, a t the corner of Second and 
Saginaw streets. T h irteen  years ago 
eight persons w ere em ployed by th is 
firm and to-day there are fo rty  on 
the payroll. Since locating in the 
D ryden block the floor space has 
been increased one third. A t first 
only the two corner sto res w ere occu
pied w ith a small portion  of the 
basem ent. J. L. H ill and W . F. H ill, 
who retire, have no plans for engag
ing in business in the im m ediate fu
tu re  but expect to take som e much 
desired trips and enjoy a well earned 
rest. W . R. G ordon, who has had 
charge of the entire basem ent and 
has held an in terest in the firm, also 
retires.

V

m m

M anufacturing Matters.
D etro it—T he capital stock of the 

Jahn Sample Shoe Co. has been in
creased from  $3,000 to  $7,000.

Shelby—T he C. L. E esley M illing 
Co. is erecting a new grist mill with 
about double the capacity of the old 
one.

Greenville— C. J- M orse, cigar 
m anufacturer, has leased a store 
building and will open a retail cigar 
and tobacco store.

D etro it — T he W ilcke-A rm strong 
Co., m anufacturer of coin controlled 
m achinery, has increased its capital 
stock from  $100,000 to  $150,000.

Paw Paw — S. M. Carpp has taken 
the m anagem ent of the canning fac
to ry  and will conduct it under the 
style of the M aple City C anning Co.

Q et ro jt—T he A m erican E v apora t
ing Co. has been organized w ith an 
authorized  capital stock of $100,000, 
all of which has been subscribed and 
paid in in p roperty .

D etro it—T he L a Belle Funeral 
M otor Car Co. has engaged in busi
ness w ith an authorized  capital stock 
of $25,000, of which $13,500 has been 
subscribed and paid in in property .

G rand H aven — T he K irkham - 
M attson  Co., m anufacturer of tables, 
has m erged its business into a stock 
com pany under the sam e style, w ith 
an authorized capital stock of $20,000, 
of which $10,000 has been subscribed 
and $4,500 paid in in cash.
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The Produce Market.
A pples—D uchess and Red A stra- 

chans com m and $1.50 per bu.
Beans—$2.50 per bu. for either wax 

or string.
B lackberries—$2.25 per 16 qt. crate.

T he crop prom ises to  be large.
B utter— R ecipts continue liberal 

and have been som ew hat larger than 
last week. T he consum ptive dem and 
is about norm al for the season and 
does no t consum e all the receipts.
T he balance is still going into cold 
storage. T he quality of the curren t 
supply is about as good as can be 
expected, in view of the heat. T he 
outlook is for a steady m arket for 
some little  time. Fancy  cream ery 
com m ands 27@28c in tubs and 29@30c 
in cartons. Local dealers pay 21c 
for No. 1 dairy and 18}4c for packing 
stock.

Cabbage—$2.50 per crate for L ouis
ville, and $3 per bbl. for hom e grown. 

C arro ts—25c per doz. bunches.
Celery — H om e grow n 20c per 

bunch.
C herries—$1.50 per crate  of 16 qts. 

fo r sour; $1.75 for sw eet and blacks.
C ocoanuts—$4.75 per sack contain

ing 100.
Cucum bers—60c per doz. for hom e 

grown.
C urran ts—$1.40 per 16 qt. crate for 

either red or w hite; $1.75 for blacks.
E ggs—S trictly  fancy are in very 

light ^supply and the m arket is con
sequently  firm. T he bulk of the re
ceipts show m ore or less heat effects 
and are pushed for sale below the 
m arket for fine stock. T he average 
quality of the receip ts will no t im 
prove while the heat continues, and 
fancy eggs are therefore likely to 
rem ain scarce and high. Local deal
ers pay 16)4c, loss off.

E gg  P lan t—$1.75 per box for South
ern.

G ooseberries—$1.50 per 16 qt. crate.
G reen O nions—25c per dozen for 

large and 20c for small.
G reen Peppers—$1.50 pgr bu.
H oney—20c per lb. fo r w hite clov

er, and 18c for dark.
Lem ons—M essinas have declined to 

$7 per box.
Lettuce—H om e grow n head, $1 per 

bu.; hom e grow n leaf, 75c per bu.
M usk M elons—A rizona Rockyfords 

com m and $3.50 per crate  for 54s and 
$4 for the o ther sizes.

O nions—Louisville in 70 lb. sacks, 
$1.75.

O ranges—L ate V alencias and N av
els com m and $5 per box.

p eas—$1.75 per bu. for Telephones.
P ieplant—$1.25 per bu. fo r hom e 

grow n.
P arsley—30c per dozen.
P o ta toes—W hite  stock from  V ir

ginia is in good dem and at $3 per bbl. 
H om e grow n is com ing in in a small 
way and finds ready sale a t 85@90c.

P oultry—Local dealers pay 16c for 
bro ilers; 13c for fow ls; 6c for old 
roosters; 8c for geese; 10c for ducks; 
12c for turkeys. T hese prices are 
live-weight.

Radishes—10c per dozen.
R aspberries—$2.50 per 16 qt. for red 

and $2.25 for black.
Spinach—65c per bu.
T om atoes—$1.50 per crate of 4 b as

kets, T exas grow n; 75c per 8 lb. bas
ket of home grown.

Veal— B uyers pay 6@12c according 
to quality.

W aterm elons—$3 per bbl. for G eor
gia.

W hortleberries—$2.25 per 16 qt. 
crate.

M. L. Elgin, who re tires from  the 
m anagem ent of the local branch of 
the N ational G rocer Co. to-m orrow , 
will identify him self w ith the Cen
tu ry  Fuel Co., which will be re-o rgan 
ized by the election of C harles L. 
Phelps as P resident, Dudley E. W a
ters as V ice-P resident and Mr. E l
gin as Secretary, T reasu re r and Gen
eral M anager. Mr. E lgin has pur- 
cased a substantial block of stock in 
the com pany and will devote his en
tire tim e to  the building up of the 
business. H is m any friends in the 
g rocery  trade  will join the T rad es
m an in w ishing him the success of 
his energy and ability deserve.

T h irteen  represen tatives of the 
w holesale g rocery  trade  of Grand 
Rapids and th ree m erchandise b rok
ers tendered  a d inner to  M arshall L. 
E lg in  at the Pen insu lar Club last 
evening, no ting  his re tirem en t from  
the w holesale g rocery  business to  en
gage in the w holesale and retail coal 
business. W iliam  Judson presided at 
the head of the table and each one 
of the hosts spoke feelingly in a m an
ner appropriate to  the occasion. Mr. 
E lg in  responded to the sentim ent of 
the evening in a fitting m anner but 
m ade no official announcem ent of his 
new undertaking.

Caro—T he F arm er’s M illing & 
E levato r Co. has engaged in business 
w ith an authorized  capitalization of 
$5,000, of w hich $2,750 has been sub
scribed, $1,250 being paid in in cash 
and $1,500 in p roperty .

T he E m pire Cloak & Suit Co.
■ m erged its business in to  a stock com 
pany under the same style, w ith an 
authorized  capital stock of $10,000, of 
which $5,000 has been subscribed and 
paid in in cash.

The Grocery Market.
Sugar—T he m arket rem ains about 

the same as it w as a w eek ago. No 
advance has been quoted, although 
firm er prices are  confidently ex
pected, on account of the fact th a t 
the preserving season is a t its height.
T he consum ptive dem and xor sugar 
has been exceedingly large, owing to 
the com ing in of m any buyers who 
have been buying from  hand to  m outh 
in fear of tariff reductions. Since 
they  heard  th a t the tariff change 
would no t take effect until next 
spring, they  have had confidence to 
come in the m arket m ore largely.

T ea— Prim ary m arkets are repo rted  
firm and good quality teas are p rom pt
ly picked up. T he quality of new 
crop Japans is excellent. Local 
prices are well m aintained in all lines, 
w ith a fair dem and. Ceylons show a 
s trong  m arket and slight advance in 
tippy teas. T he Ceylon C ham ber of 
Com m erce estim ate of the 1913 crop 
is 189,000,000 pounds. Form osa 
O olongs are com ing in, w ith quality 
im proved over last year a t j£@ lc ad
vance. T he average spring  crop is 
150,000 half chests of 40 pounds each.
T he Pow chongs, or scented teas, are 
used for native consum ption only. 
T he new sam ples of sum m er crop 
F orm osas (the best crop) show excel
lent quality. T he average production 
of the four F orm osa crops is betw een 
20,000,000 and 22,000,000 pounds.

Coffee—Rio and Santos grades are 
now quoted about Y\z above the low 
est point reached in the present 
slump. T he situation seem s a little  
m ore stable, but no radical advance 
is in sight. T he dem and is fair. Mfld 
coffees show no change for the week, 
but the feeling is also a little  steadier 
in those. Java and M ocha are un 
changed and dull.

Canned F ru its— California canned 
goods are unchanged and in fair de
m and. Small E aste rn  staple canned 
goods are unchanged and dull.

Canned V egetables — T om atoes 
have declined 2j4c, due to  favorable 
w eather conditions. T he dem and is 
dull. F u tu re  corn is in fair dem and 
and prices on bo th  spots and fu tures 
are unchanged. Peas are quiet and 
show no change. I t  looks now as 
if there  w ould be p len ty  of 1913 peas 
and prices are w eakening and will 
probably decline gradually . A large 
num ber of packers have a surplus to 
sell a fter filling all fu ture orders.

Canned F ish— No prices are being 
m ade on the 1913 new pack of canned 
salm on w ith the exception of the 
Spring chinock. T he dem and is ac
tive, and the spot stocks are fairly 
heavy. P rices rem ain firm. Sardines, 
as was anticipated, have gone higher 
in price in the dom estc oil lines, and 
are on an advancing m arket. R eports 
of the  light pack continue to  come 
from  the A tlantic seaboard and the 
indications are th a t prices will go 
much higher than  they  are  at present.

Salt F ish—M ackerel show s no 
change for the week. N orw ay m ack
erel is very scarce on th is side, and 
the situation  is firm. P rospects of 
tariff changes are responsible. T here 
is some dem and for N orw ay m ack
erel.

D ried F ru its—A pricots are firm at

the recen t advance due to  increased 
dem and and a sho rt crop. P rices are 
still irregular, however, a lthough on 
the average J4c above the figures at 
which recent low priced sales were 
made. Peaches are dull so far as 
the trade here is concerned. No o r
ders are being pu t up to the Coast 
so far as can be learned. Spot prices 
are nominal. Raisins are dull. T he 
A ssociation has pu t out no prices on 
futures, but are expected to do so 
early next m onth. M eanwhile one or 
two of the independent packers are 
offering at 6J4C- f- fi- C oast for 
fancy seeded for O ctober shipm ent 
and th is is expected to  be the figure 
a t which the  A ssociation will open. 
Crop for im m ediate or deferred ship
m ent is dull on the basis of 514^ for 
fancy f. o. b. Coast and 6j4@l6)4c on 
the spo t here, as to quality. T here  is 
reported  to be a fairly active dem and 
for spot raisins at a shade under the 
quoted prices. H ereafter, according 
to advices received from  the Coast, 
seedless m uscatel will no t be offered 
as such, but as 1-crown loose. M ore 
or less seeds are to  be found in the 
so-called seedless m uscatels, and it is 
probably to avoid com plications 
under the pure food law th a t the des
ignated “seedless'’ m uscatels has been 
dropped. C urran ts on the spot are 
quiet and som ew hat nom inal, but ad
vices from  the prim ary  m arket re
flect an upw ard tendency to  prices 
due to crop conditions and a be tte r 
E uropean  demand. T he trend  of pric
es is upward. C itron and Peel are 
stro n g er and h igher in the prim ary 
m arkets.

Cheese—T he dem and continues 
norm al and the receip ts are good. 
C onsiderable cheese is going into 
storage yet and the m arket is steady. 
No change seems in sight until the 
quality gets fancy, which will probably 
not be until Septem ber. A t th a t time 
the m arket m ay show a slight ad
vance.

Spices— Cloves are lower. O ther 
lines are unchanged.

Rice—T he m arket is firm, w ith a 
tendency tow ard  stronger prices. It 
is probable th a t these conditions will 
exist until the new crop has arrived 
or begins to  move tow ard  m arket.

Syrup and M olasses — Glucose 
show's no change for the week. Com 
pound syrup is unchanged and dull. 
Sugar syrup in sm all dem and at un 
changed prices. M olasses quiet and 
unchanged.

P rovisions—T he dem and continues 
good for sm oked m eats. Pure lard 
is firm a t J4c advance, due to  short 
supply and good consum ptive dem and. 
Com pound lard show s the same ad
vance, due to the g reat scarcity of 
cottonseed oil. S tocks are reported  
very light and prices are h igher than  
for several years. T here  can be no 
relief until the new crop is available 
in Septem ber. B arreled pork is in 
sho rt supply and firm. D ried beef 
is very scarce and has advanced an
o ther cent. Canned m eats have ad
vanced about 10 per cent.

D etro it—T he W olverine T ire  Co. 
has changed its nam e to  T he A uto
mobile Supply Co.
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W . F. M acKenzie, Cashier of the 
Old N ational Bank, left this week 
for a th ree m on ths’ trip  abroad. H e 
will visit the place of his b irth  in 
Scotland and o th er poin ts of in terest 
and will also tour England before re 
turning. He is m aking the trip  in 
the hope th a t it will be of benefit to 
his health. He has been troubled 
with rheum atism  and bronchitis and 
ill health  and close application to  
w ork have had their effect on his 
nerves. T he Bank, appreciating the 
value of the faithful service he has 
rendered, gave him leave of absence 
with salary and also contributed lib
erally to his expenses. H andsom e 
trea tm en t of its  em ployes is one of 
the characteristics of the Old N a
tional.

doing business and character of busi
ness, capitalization and am ount of 
bonds issued, if any, and, w hen ob
tainable, financial sta tem ent and bal
ance sheet. T he list as com piled will 
be accepted by the Commission when 
the law goes in to  effect on A ugust 
15 and dealings in the securities listed 
can go on w ithout fu rther form alities 
and w ith no in terrup tion  in business. 
T he securities not listed in the m anual 
will have to be subm itted to the Com 
mission and the law prescribes a de
lay of th irty  days before trad ing  in 
them  will be perm issable. T his de
lay is supposed to be to give the 
Com m ission the opportun ity  to  m ake 
an investigation into the m erits of 
the enterprise.

In Mr. M acK enzie’s absence A ssist
an t Cashier H. A. W oodruff will be 
A cting Cashier and R obert Y. Speir 
will be taken out of the T eller s cage 
to take Mr. W oodruff’s place. T here 
will be various o ther shifts so th a t 
the w ork of th e .B a n k  m ay go on as 
though nothing had happened.

R obert D. Graham , of the C om m er
cial, F rank  S. Coleman, of the Grand 
Rapids Savings, H eber A. Curtis, of 
the K ent State, and E. D. Conger, of 
the People's, have been appointed by 
P residen t Clay H. H ollister, of the 
G rand Rapids C learing H ouse A sso
ciation, as a com m ittee to  see that 
the industrial and investm ent securi
ties of a local character in which the 
G rand Rapids banks and investors are 
interested  are adequately represented  
in the m anual of S tate stocks and 
bonds which the D etro it Stock E x 
change is com piling for the new 
M ichigan Securities Com m ission for 
its enforcem ent of the new blue sky 
law. T he com m ission will accept as 
authorita tive the s ta tem en ts concern
ing the security  issuing corporations 
of a general character, and also the 
m anual which the D etro it Stock E x 
change will issue covering Michigan 
securities. T he D etro it E xchange will 
look after the securities dealt in in 
D etro it and the Grand Rapids list will 
be incorporated  with it to  m ake it a 
S tate manual. Claude H . Corrigan, 
of Howe, C orrigan & Co., took the 
initiative in com piling the Grand 
Rapids list, and while the banks and 
tru s t com panies do no t adm it his lead
ership in the m atter, it is likely th a t 
they will find he has m ade such 
progress in the com pilation th a t all 
th a t will rem ain fo r them  to  do will 
be to co-operate in the effort to  make 
it as com plete as possible. T he sta te 
m ents required by the law  for the 
Com m ission includes officers and di
rec to rs of the corporation , place of

T he blue sky law as it stands is of 
questionable validity, but the a ttitude 
of brokers, bankers and o thers in te r
ested is to  accept it in good faith 
and try  to observe its provisions. I t  
is adm ittedly a very crude enactm ent, 
full of loop holes for those fraudu
lently  inclined and of troublesom e de
tail for those who try  to  be on the 
square, but tw o y ears’ experience with 
it, it is believed, will show how to 
m ake a b e tter law. The sta tu te , how 
ever, is p re tty  certain  to  be tested  in 
the courts before it is very old.

T he M ichigan T ru s t Com pany will 
soon re tu rn  to  its old and enlarged 
quarters on the O ttaw a avenue side 
oj the building. T he com pany will 
have m ore than  double its old floor 
space, occupying all the second floor 
on the O ttaw a avenue side of the an
nex and also all the space over the 
inner court. I ts  vaults in the base
m ent have also been expanded to  
m ore than  double the old capacity. 
T he quarters as enlargtedl and r e 
m odeled will be as a ttrac tive  as any 
bank or tru s t com pany in the country 
can show, w ith everyth ing in m arble, 
bronze, steel o r cem ent and abso
lutely fire proof. Even the chairs 
and desks will be of steel em aneled to 
im itate m ahogany. T he quarters will 
be one of the show places in tow n, 
w ith character, dignity  and good 
taste  as the im pressive features of the 
fittings and furnishings. T he en
larged vaults contain m any new safety 
devices of an electrical and o ther 
nature and a trip  th rough  them  with 
a guide to  explain w ould be w orth  
the tim e of any stran g er in town.

GRAND RAPIDS 
NATIONAL CITY BANK

Resources $8,500,000

Our active connections with large 
banks in financial centers and ex
tensive b a n k i n g  acquaintance 
throughout Western Michigan, en
able us to offer exceptional banking 
service to

Merchants, Treasurers, Trustees, 
Administrators and Individuals

who desire the best returns in in
terest consistent with safety, avail
ability and strict confidence.

CORRESPONDENCE PROMPTLY REPLIED TO

Fourth National Bank
Savings

Deposits ¿  S L ,

Commercial
Deposits

3
Per Cent 

Interest Paid 
on

Savings
Deposits

Compounded
Semi-Annually

i f c

3 1 «
Per Cent 

Interest Paid 
on

Certificates of 
Deposit 

Left
One Year

Wm. H. Anderson, 
P re s id e n t

John  W . Blodgett, 
V ice  P re s id e n t

L. Z. Caukin.
C a sh ie r

J . C. Bishop,
A ss is ta n t C a sh ie r E S S

Capital Stock 
and Surplus

$580,000

A ten-m illion-dollar cash dividend, 
if the repo rt is true, on the ten th  
anniversary of a g rea t m anufacturing  
business, the F o rd  M otor Company, 
is a feature of m ore than  passing  in
te re s t in both  the financial and m anu-

The
Old National Bank

GRAND RAPIDS, MICH.

Our Savings Certificates of Deposit form an 
exceedingly convenient and safe method of invest
ing your surplus. They are readily negotiable, being 
transferable by endorsement and earn interest at the 
rate of 3%  % if left a year.
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facturing  w orld. I t  is true tha t the 
developm ent of a new m arket has 
in part made such a stupendous busi
ness possible; but in the same time 
m ay o ther autom obile m anufacturers 
have come and gone; only a few, in 
fact, have prospered largely. P a r t of 
the success of the F o rd  com pany is 
also due to the m aking of a low- 
priced car; but o thers have made 
cheap cars too. But after all o ther 
factors have been considered and 
their respective im portance weighed, 
it m ust be conceded th a t the personal 
equation is the grea test, and th a t 
H enry  F o rd  is a genius in m anage
m ent, in concentration  ad in perfect
ing a system  of efficiency.

m arket prices of the shares, and is 
closer to 3 per cent, in some instanc
es. In  such cases large earnings cut 
little  figure w ith the speculative hold
er. Some selling of bank stocks has 
been necessary to  p ro tec t o ther m ar
gin purchases.

V ice-P resident T hom as R. M arshall 
has delivered him self of the follow
ing helpful u tterance: “T he A m eri
can business m an ought to fo rget the 
law -m akers.” Even if the A m erican 
business m an had no m em ory, he can 
no t fo rget w hat is obtruded upon his 
notice, in season and out, every day 
of the year. If the law -m aker wishes 
the business m an to  fo rget him, one 
way to do it w ould be to refrain from  
throw ing  bricks through  the window, 
se tting  fire to the barn  or cu tting  off 
the w ater supply.

An Apt Reply.
Cornelius C raw ford was driving 

th rough  a village when he saw a man 
am using a crow d w ith the antics of 
his trick  dog. Craw ford pulled up 
and said: “My dear m an, how do you 
m anage to  tra in  your dog th a t way? 
I can’t teach mine a single trick.

T he m an glanced up with a simple 
rustic look and replied: “W ell, you 
see, it’s this w ay: you have to  know 
m ore’n the dog or you can t learn 
him nothin .’ ”

V ice-P residen t M arshall does no t 
realize th a t the politician now adays 
—and he him self is no exception 
approxim ates closely to the person 
who shouts “F ire” in a crow ded m ov
ing picture show. T here  may be fire, 
or not, bu t in the w orst event, the 
difficulty could be safely handled if 
he would only keep his m outh shut. 
Is  Mr. M arshall’s ideal th a t over
m ultiplication of laws which finally 
resu lts in a dangerous public indiffer
ence to  the law itself? In  the State 
of New Y ork alone 6,911 sta tu tes 
w ere enacted in the past ten years, 
to  which 597 w ere added in the cur
ren t year. How, then, can the busi
ness m an fo rget the law m aker, un
less he ignores the law?

W ith  G overnm ent bonds selling be
low par for the first tim e in their 
history , w ith m oney stiffer than  it has 
been th is time of the year in a quar
ter century, w ith currency and bank
ing legislation pending, which will 
throw  no t m erely the regulation  but 
the m anagem ent of our N ational 
banks into the hands of politicians, 
w ith pending tariff changes governed 
by no well-defined principle, w ith a 
C ongress m ore sham efully ex trava
gan t than  any of its predecessors, 
searching for opportunities to  scatter 
the A m erican business m an’s hard- 
won savings, how can he fo rget the 
law -m aker?

Quotations on Local Stocks and Bonds.
Bid. A sked.

A m . G as & E lec. Co., Com. 76 79
Am. G as & E lec. Co., P fd . 44 46
•A m . L ig h t & T rac . Co., Com. 348 355
•A m . L ig h t & T rac . Co., P fd . 104 106
Am . P ub lic  U tilitie s , Com. 50 53
Am. P ub lic  U tilitie s , P fd . 70 7,2
C ities S erv ice Co., Com. 75 su
C ities  S ervice Co., P fd . 70 75
C itizens' T elephone 88
C om m ercial S 'avings B an k  215
•C om w ’th  P r . R y. & L t., Com. 55 57
•C om w ’th  P r . Ry. & ¿it.« 75 77
E lec. Bond D eposit, P fd . 65 <5
F o u rth  N a tio n a l B a n k  212
F u rn itu re  C ity  B rew in g  Co. 55 b5
Globe K n itt in g  W o rk s , Com. 135 140
Globe K n itt in g  W o rk s , P fd . l«o
G. R . B rew in g  Co.
G. R . N a tio n a l C ity  B an k  180 181
G. R . S av ings  B a n k  225
K e n t S ta te  B an k  260 2b4
L inco ln  G as & E lec. Co. 30 34
M acey  Co.. Com. p7
M acey  C om pany, P fd . »»
M ich igan  S u g a r  Co., Com . 30
M ich igan  S ta te  Tele. Co., P fd . 90 95
N a tio n a l G rocer Co.. P fd . 83 86
Old N a tio n a l B an k  205 207
Pacific  G as & E lec. Co., Com. 41% 42%
P eoples S av ings  B a n k  250
T en n essee  Ry. L t. & P r ., Com. 14 |
T en n essee  R y. L t. & P r ., P fd . 70 72
U tilitie s  Im p ro v e m en t Co., Com. 42 46
U tilitie s  Im p ro v e m en t Co., P fd . 65 bs
U n ited  L ig h t & Ry-. Com. 68 70
U n ited  L ig h t & R y .. 1 s t P fd . 75 <7
U n ited  L ig h t & R y -  2nd P fd .

(old) „ ^ .  73 76
U n ite d  L ig h t & R y -  2nd P fd .

(new ) 70 73
C h a ttan o o g a  G as Co. 1927 95 97
C itizens Tele. Co., 6s 1923
S  G a rC o R y 1924 96 97%
p 11!! E d ison  Co. 1916 98% 100
a  R  G as L ig h t Co. 1915 99 100
§ :  S i  R a ilw ay  Co. 1 « 6  100 101
K alam azo o  G as Co. 1920 as i w

J u ly  30, 1913.
•E x -D iv idend .

Ask for our Coupon Certificates of peP?sit
Assets Over Three and One-halt 

Million

T h e  banks, as a rule, are m aking 
excellent profits, several of them  re 
po rting  for the  six m onths ended 
June 30 la rg er earnings than  in any 
previous half-year. H ow ever, the 
high ra tes for m oney th a t increase 
bank profits add to  the expense of car
rying bank shares, particu larly  for 
holders who have to  borrow  part of 
the purchase price. T he dividend re
tu rn  on m any of the principal bank 
stocks is less than  4 per cent, on the

JImerican 
Public Utilities 

Company
F u rn ish ed  i t s  s h a r e  o f  th e  
$266 000,00 disbursed J u lv  1 
bv paving dividends on preferred 
and common stocks.
I f  purchased now, the preferred 
stock o f  the companv mill V‘eia

8 %
Dividend paid quarterlp.
We consider it a CO N SERV A
T IV E  investment.

Write for earning statement and map.

Kelsey, Brewer & Co.
Bankers

Engineers - Operators

|tRAND RapidsTrust r.DMPANY
AUTHORIZED CAPITAL AND SURPLUS, »450.000.00.

OFFICERS AND DIRECTORS.
William E. Elliott, President. Robert D. Graham, Vice President.
Adolph H. Brandt, Treasurer. Lee M. Hutchins, Vice Resident.
Hugh E Wilson, Secretary. Joseph H. Brewer, Vice President.
Melville R. Bissell. Jr. J.°,Seph J f  mHarold C. Cornelius. Alexander W. Hompe.

Charles R. Sligh.
Authorized to act as Administrator. Executor, Trustee under wills. Guardian 1Trust»e

S ?  T r S i ^ ^  —
N. W. (Just north of Monroe Ave.) Both Phones 4391.

HONEY TO LOAN ON IMPROVED REAL ESTATE._________

50 per cent, of all widows in this country are compelled to work
WI LL YOURS?

For an average cost of 30 cents a day we will guarantee to keep your widow 
from being compelled to earn her living.

The Preferred Life Insurance Company of America, Grand Rapids, Mich.

Ask to see our complete file of
EARNING STATEMENTS OF

U nited L ight & R ailw ays Co,
This corporation believes in publicity and in keeping its stockholders 

in close touch with its operation.

HOWE, CORRIGAN & COMPANY
C itizens 1122 533-535 M ichigan T rust Building 

Grand Rapids, M icb.
Bell M 229

Michigan Trust Co.
Resources $2,000,000.00.

O FFIC ER S.
Lewis H. W ithey, P resident.

W illard  B arnhart, Vice P resident.
H enry  Idem a, Second^ Vice P re s id e n t

F  A. Gorham , T hird  Vice P resident 
G eorge H efferan, Secretary 

Claude H am ilton  A
J ■ _A ssistan t Secretary.

W illard  B arnhart. 
D arw in D. Cody.
E Golden Filer, 

F iler City, Mich. 
W m , H . Gay.
F. A. Gorham. 
T hom as H efferan. 
T hom as H um e, 

M uskegon, Mich.

D IRECTOR S. 
H enry  Idem a. 
W m. Judson. 
Jam es D. Lacey, 

Chicago. 
Edw ard Lowe. 
W . W . Mitchell, 

Cadillac, Mich.
. E. <?lds, 
Lansing, Mich.

R

J. Boyd Pantlind. 
W illiam  Savidge, 

Spring Lake, Mich. 
W m. Alden Smith. 
Dudley E. W aters. 
T. S tew art W hite. 
Lew is H. W ithey. 
Jam es R. W ylie.

3% Every Six Months
Is what we pay at our office on the Bonds we sell.
$ 1 0 0 . 0 0  B O N D S —6% A YEAR

Kent State Bank
Main Office Fountain SL 

Facing Monroe
Grand Rapids, Mich.

Capital - $500,000
Surplus and Profits - $300,000

Deposits
7 Million Dollars

3k Per Cent.

Paid on Certificates

You can transact your banking businea a 
w ith  us easily by mail. W rite us about it 
i f  interested.

INVEST YOUR MONEY 
IN STOCK OF

The
National Automatic 

Music Company
42-50 Market A v e . N . W . 

Grand Rapids, M ich.
C. F, S w eet, President 

J. D . Farr, Sec'y-T reas.

Monthly dividends never 
less than 1%

SEND FOR LITERATURE
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DESMAN
(U nlike a n y  o th e r  p ap e r.)

D E V O T ED  TO T H E  B E S T  IN T E R E S T S  
O F  B U SIN E S S  M EN .

Published W eekly by 
TR A DESM AN c o m p a n y . 

G rand Rapids, Mich.
Subscription Price.

O ne do llar p e r  yea r. If pa id  s tr ic tly  in 
ad v a n c e ' tw o d o la rs  if n o t pa id  in  a d 
vance.

F ive  do llars  fo r s ix  y ea rs , p ayab le  in  
advance.

C anad ian  subsc rip tio n s, $2.04 p e r  yea r, 
payab le  inv a riab ly  in  advance .

Sam ple copies, 5 c e n ts  each.
E x tra  copies of c u r re n t Issues, 5 c e n ts ; 

issu es  a  m on th  o r m ore old, 10 ce n ts ; 
issues a  y ea r  o r m ore old, 25 cen ts.
E n te re d  a t  th e  G rand  R ap id s  Postoffice 

a s  Second C lass M a tte r .
E. A. S TO W E, E d ito r.

Ju ly  30, 1913

T H E  B L U E  SKY LAW .
T he act passed by the last Legisla

ture for the regulation and supervision 
of “investm ent com panies’’ and “deal
e rs“ in stocks, bonds, or o ther se
curities, to p ro tect purchasers of such 
securities and prevent fraud in their 
sale, com m only known as the Blue 
Sky Law, will go into effect A ugust 
15. This act is of special im portance 
to  all in terested  in selling or buying 
such securities in th is State.

The act particularly  describes and 
affects two classes connected with 
the sale of securities, namely, invest
m ent companies, so-called, and deal
ers. Every corporation , copartner
ship or com pany in this S tate which 
shall itself or through  others, sell or 
negotiate for sale any securities is
sued by it in M ichigan is designated 
as a "dom estic investm ent com pany," 
and every such com pany organized in 
any o ther S tate as a “foreign invest
m ent com pany.’’ Every such com 
pany, before it can lawfully sell or 
negotiate its securities in Michigan, 
m ust tile certain  sta tem en ts and infor
m ation relating  there to  writh the M ich
igan Securities Commission. If that 
Com m ission finds from  such s ta te 
m ent or otherw ise th a t any such “in
vestm ent com pany’'1 is not solvent or 
its proposed plan not fair or its se
curities fraudulent o r th a t their sale 
would probably w ork a fraud on the 
purchaser or tha t they  are of such a 
character th a t their purchase would 
probably result in loss to  the pu r
chaser, the sale of such securities will 
be unlawful. I t is fu rther provided 
th a t no such investm ent com pany 
shall sell or offer for sale or nego ti
ate any such securities w ithin th irty  
days after the filing of the sta tem ents 
and inform ation provided for, and 
otherw ise com plying w ith the Act.

Any person, firm or corporation, 
dom estic or foreign, not the issuer, 
who shall sell or offer for sale in this 
S tate any securities of such invest
m ent com panies is designated as a 
"dealer’’ and m ust com ply w ith the 
requirem ents of the  A ct and shall 
no t sell any such securities unless 
the com pany issuing them  shall have 
complied with the provisions of the 
Act.

T he Banking Com m issioner, S tate 
T reasu re r and A tto rnev  G eneral con
stitu te  the M ichigan Securities Com

m ission, so-called, charged w ith the 
adm inistration  of th is Act. T his 
Com m ission is undertaking to  form u
late rules and regulations for the ap
plication of the law, and for this pur
pose is asking the co-operation of 
people in terested  in and affected by 
the provisions of the Act.

T he A ct is adm ittedly  crude and 
cum bersom e and those m ost fam iliar 
w ith its provisions recognize the dif
ficulty of securing under it the p ro 
tection designed against the purchase 
of fraudulent and unreliable securities 
w ithout im posing an u n just em bargo 
upon the sale and purchase of m any 
legitim ate securities.

T he Commission, in anticipation of 
the possible injurious resu lts of the 
im m ediate application of the A ct and 
to guard against a dem oralization of 
the sale of securities, is undertaking, 
w ith the co-operation of parties in
terested , to secure before the A ct 
goes into operation, sta tem ents and 
inform ation relating  to  various secur
ities now on the m arket th a t will en
able it to  pass upon them , under the 
provisions of the law, so as to  avoid 
o r a t least minimize the trouble th a t 
m ight otherw ise ensue.

The Com m ission has secured stan 
dard m anuals and sta tistics relating  
to various classes of securities, afford
ing much of the inform ation required 
and has suggested th a t a m anual or 
list of the securities of M ichigan in
vestm ent com panies be prepared  and 
filed before A ugust 15, fo r the pu r
pose of giving additional inform ation 
of the character required. Such a 
m anual is being com piled by people 
in D etro it and o th er cities of the 
S tate for the purpose of assisting  the 
Com m ission in evolving rules and 
regu lations and tak ing  such action as 
m ay be deemed for the best in terests 
of those in terested  in the adm in istra
tion of the Blue Sky Act.

T H E  C O PPER  STR IK E.
M ichigan’s copper country, the dis

tric t around H oughton  and Calumet, 
is in a condition closely bordering  on 
civil war. T he M ichigan N ational 
Guard is m assed there to  guard lives 
and property  and arrayed against the 
force that stands for law and order 
is a horde of foreigners, H ungarians, 
F inlanders, Poles, Ita lians and va
rious o ther nationalities, few of 
whom can speak E nglish  ând even 
few er of whom  have any proper con
ception of A m erican institutions. 
T hese foreigners, ignorant, reckless 
and fanatical, have had their greed 
aroused, their prejudices aw akened 
and their passions stirred , and they 
are on strike w ith the W este rn  F ed 
eration of M iners furnishing the in
spiration and instigation. T hese fo r
eigners, receiving w ages which in 
their native lands would be regarded 
as fabulous and enjoying a degree of 
com fort and prosperity  in the ir new 
hom es which they  would no t even 
have dream ed of in the ir old, had no 
grievance until the W estern  Federa
tion discovered it for them . T hey  
w ere contented  until the  venal and 
unscrupulous w alking delegates from  
M ontana and Arizona came to teach 
them  discontent. They had no fault 
to find with their conditions until the

fault was found for them . T he issues 
in the strike ostensibly are for m ore 
wages, sho rter hours and various 
m inor concessions in m ine conditions 
which could easily have been arranged 
had the m iners spoken for them 
selves. T hese issues, however, are 
only m ake believe. The real and only- 
issue is w hether the copper m ines in 
M ichigan shall be unionized as have 
been the copper m ines of the W est. 
The Federation  is pow erful in the 
F a r  W est. I t  is able to collect trib 
ute from  every m iner em ployed in 
the form  of dues, with the penalty  of 
unem ploym ent if the tribu te  is not 
paid. I t  is able to  levy blackm ail 
upon the mine ow ners w ith the m en
ace of strike o r m urder if paym ent is 
not made. T hese m urderers w ant to 
add the M ichigan copper m ines to 
their kingdom . Dues from  15,000 
w orkers in the M ichigan m ines would 
be a rich addition to  the F ederation  
revenues and to have the M ichigan 
mine ow ners a t their m ercy would be 
w orth  while. W arned  by the u n 
bearable conditions in the F ar W est, 
the M ichigan mine ow ners are de
term ined th a t their properties shall 
no t be unionized. T hey are  willing 
to trea t w ith their own men. T hey 
will consider grievances which the 
men them selves m ay bring  forw ard. 
But they will not let men from  M on
tana and A rizona and o ther W estern  
S tates who have no in terest in M ichi
gan and nothing at stake here to dic
tate  w hat shall be the w ages paid 
o r w hat shall be the conditions of 
work. T hey  will no t let these ou t
siders act as spokesm en for their 
own em ployes, nor will they  recog
nize them  as authorized to  speak for 
their employes. I t  is the refusal of 
the mine ow ners to  negotiate  with 
these outsiders th a t has b rought m at
ters to an issue in the U pper Penin
sula and plunged th a t distric t into a 
condition of war, w ith tro o p s  on 
guard to  prevent th a t violence and 
the destruction  which alw ays accom 
panies the dem onstrations of union 
labor.

G overnor F erris displayed a p rom pt
ness of action and a good sense in 
m eeting the condition th a t the W e s t
ern Federation  forced upon M ichigan 
th a t is in every way com m endable. 
A t the first appearance of serious 
trouble he ordered  out the troops, 
know ing th a t w ith the Federation  
m anaging the cam paign th a t the 
troops w ould be needed. H is in struc
tions are to  p ro tec t p roperty  a t every 
hazard—to p ro tec t m en w ho w ant to 
w ork from  union intim idation and vi
olence. T he strikers need no t them 
selves work, if no t so disposed, bu t 
they  m ust no t in terfere  w ith  those 
who do w ant the em ploym ent and the 
wages. T his is law  and justice and 
G overnor F erris  is determ ined th a t 
the law shall be enforced a t w hatever 
hazard. H is p rom ptness and v igor 
in m eeting the issue will go far 
tow ard resto ring  peace in the copper 
country.

T he strike which the W este rn  F ed
eration  in its greed fo r m ore revenue 
and pow er has im posed upon M ich
igan is an ex trem ely  expensive affair. 
A lthough less than  20 per cent, of 
the em ployes belong to  the union,

the o ther 80 per cent, are prevented 
from  w orking by intim idation. In  all 
about 18,000 men are idle. T he m in
ers receive an average wage of $2.50 
per day, so the daily loss from  this 
source is $45,000. T he suspension of 
operations probably m eans a loss to 
the mine ow ners equal to  th a t of 
the m iners. T he cost to  the S tate 
for the troops is around $10,000 a day. 
T he to ta l cost is $100,000 or m ore a 
day. And the only issue at stake is 
w hether o r not the M ichigan m ines 
shall be unionized and m ade subject 
to the W estern  Federation  and its 
m urderous and treasonable dictations.

T H E  T E L L -T A L E  CRACK.
Especially at th is season, the crack 

in the package is significant. You 
cannot afford to w ink a t it. I t  may 
m ean defective contents. And the na
ture  of this defect is alw ays such th a t 
the good housewife is aggrieved. She 
may let you know of th is in a m anner 
not a t all agreeable to  yourself. N ot 
long ago we heard of one little  girl 
addressing  the dealer before a  whole 
storeful of people in som ething this 
m anner: “M am m a says she w on’t have 
that flour; th e re ’s w orm s in it.” Now 
not every one com plains so publicly, 
yet the candid sta tem ent of the child 
thoroughly  covered the m atter. The 
wom an m ight have kept it as a m ake
shift, openly avow ing to  her neigh
bors—and faithfully keeping her w ord 
—th a t“she’d never buy any th ing  to 
eat of Blank again.’’ H ow  much be tte r 
would you like this way?

Even with careful handling, food 
packages will som etim es show posi
tive defects in the package, while if 
the reverse m ethod is used, the dam 
age is p roportionally  g reater. In  m id
sum m er the winged pest is sure to 
get in its work. T he resu lt is tha t 
cereais, raisins and o ther dried fruits 
are rendered unfit for food. F lour 
and meal should also be m ost careful
ly guarded and the tell-tale web at 
once investigated.

W hen you find a doubtful package 
am ong your goods, keep it in your 
own home. If  th is is not practicable, 
dispose of it to  some one who is 
willing to  prepare the con ten ts for 
the table w ith ex tra  caution; le t her 
have it a t a discount, w ith the under
stand ing  th a t if the in terio r proves 
only good for chicken feed, chicken 
feed prices will be m ade to  her. U nder 
no consideration  pass by the crack 
w ithout regard, hoping th a t o thers 
will do likewise. You cannot afford 
to  take your chances of asking full 
price for dam aged stuff. T he cheat 
is in the end far g rea te r against your 
self than  the one who is b itten .

R ight and w rong, like w eeds in a 
garden, grow  side by side. T hese 
never mix, yet only the  good needs 
p rotection , the bad being able to  take 
care of itself. T he best system  pos
sible to  form ulate the safeguarding 
of the good is the one fo r which we 
are all looking. In  brief th is rep re 
sents the difference betw een efficient 
service and the indolent sidestepper 
in business who, w hen no t handing 
out prom ises, is pu ttin g  forth  excuses 
for his failures.
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T H E  CIGARETTE M ENACE.
The terrib le  experience in California 

is ano ther illustration  of the dangers 
which beset the m any because of the 
carelessness of the few. H om es have 
been destroyed, the loss of p roperty  
alm ost beyond estim ating  and thous
ands of m en have been out w orking 
to  the lim it of their streng th , neces
sarily  risking their lives in m any in
stances, families have been terrified 
through  the real o r anticipated loss 
of all their earth ly  possessions—be
cause some brainless person was 
reckless enough to toss his lighted 
cigarette  in a brush  thicket. Mon- 
archs of the fo rest th a t it will take a 
lifetim e to grow  again have been sac
rificed to  a bit of tobacco and poison
ed paper which had much be tte r have 
been cast into the fire before it was 
made.

W e hear m uch of the lives th a t are 
being burned out th rough  the cigar
e tte  habit; but even those who will 
com m it a pro longed suicide have no 
righ t to  jeopardize the p roperty  or 
lives of o thers through  the habit. Y et 
every year there  is the same story, 
told and re-told from  one end of the 
con tinent to the other, w herever there 
are w oods—the fo rest fire. No one 
who has never seen one can have any 
idea of the te rro r  which goes in its 
wake. T he danger from  burning trees 
falling, the fury w ith which the breeze 
self-created sweeps along, catching up 
the dry leaves and everyth ing else in 
its path. Even w hen it seems to have 
been subdued, conquered, there are 
sm ouldering ashes on every side, ready 
to rekindle and again repeat their 
w ork if the u tm ost vigilance is not 
exercised.

A t th is season especially, every 
cigar o r cigarette  cast aside may 
m ean a reign of te rro r  for some com 
munity. E very camp tire m ay leave a 
trail of blood behind. I t  is the duty 
of every one who ligh ts a m atch for 
any reason in the g rea t out-doors to 
m ake it his first obligation to see that 
no fire rem ains.

CATCH ING  T H E  P O PU L A R  EYE.
I t is only in recent years th a t m anu

factu rers of fu rn itu re  have advertised 
in the popular m agazines in the hope 
of creating  a w ider dem and for their 
wares. T he advertising  now, except 
in the case of such concerns as do a 
mail order business, is not direct to 
the consum er, but aims to  in terest the 
consum er in asking for the goods ad
vertised from  his own dealer and thus 
compel the la tte r  to  carry  the line. 
T his advertising, though of com para
tively recen t date, has been in vogue 
long enough to  b ring  a change in the 
m ethods and style of advertising  fu r
niture. O rig inally  the m anufacturers 
were con ten t to show a picture of the 
table, chair or sideboard m ade direct 
from  the photograph and as it stands 
in the show room . T his form  of a d 
vertising  illustration  gave a good idea 
of the fu rn itu re  architecturally , 
bu t it lacked th a t elem ent of hum an 
in te rest which is so effective in catch- 
inging the popular eye. T he new 
style of advertising  put in the hum an 
in terest, and, perhaps, it is needless 
to say th is is in the form  of a p re tty  
wom.ap. J b f  Jam estow n L ounge Co.

w as one of the first to  show a wom an 
seated in the chair th a t was being ad
vertised  and, of course, the wom an 
w as com ely to look at. T he R etting  
F urn itu re  Co., of th is city, is con
ducting a N ational advertising  cam 
paign and the p re tty  wom an has be
come a feature in the advertising  m at
ter. T he H ubbard , E ldredge & M il
ler Chair Co., of R ochester, is adver
tising  an autom atic chair and this 
com pany’s displays are in both  sexes, 
som etim es w ith the p re tty  wom an 
and som etim es w ith a hom e loving 
man. T he H astings Cabinet Co., 
m anufacturing  kitchen cabinets, the 
H astings T able Co., the P arkersbu rg  
Chair Co. and the H oosier Cabinet 
Co. all m ake use of the good looking 
woman. T he G rand R apids R efriger
a to r Co. advertises both  ways, w ith 
and w ithout the girl. N ot all the fu r
n iture m anufacturers who advertise 
have adopted the fem inine idea. Ber- 
key & Gay, the L im bert F u rn itu re  
Co., the Gustav Stickley Co., the W . 
K. Cowan Co. and K arpens still abide 
by the old plan and show the furniture  
by itself.

T he m anufacturers who have ado p t
ed the fem inine feature say th a t great 
care m ust be taken in the selection 
of the fem inine figure. She m ust be 
good looking, as a m atte r of course, 
but it is equally im portan t th a t she be 
m odest, w holesom e and homelike. 
She m ust be a wom an the women of 
the land, as well as the m en, will like 
o r it would be b e tte r  to  show the 
fu rn itu re  alone. Care is necessary, 
also, in arrang ing  the se tting  so th a t 
the wom an adorns instead of over
shadows the goods.

T he whole w orld pays tribu te  to 
the m odern th ree m eals a day. Take 
the g reen stuff and fresh  fru its now 
curren t in the m arket. W e are g etting  
lem ons from  Sicily, orange from  Cal
ifornia and bananas from  H onduras 
and P orto  Rico. T he peaches now 
in m arket are from  Texas, bu t the 
O klahom a, T exas and M issouri crops 
will be in m arket before we have 
peaches of our own to  eat. T he m ar
ket show s cantaloupe from  California, 
A rizona and Illinois, w ater m elons 
from  Georgia and T ennessee. H om e 
grow n new po tatoes are in m arket, 
but m ost of the po tatoes now  sold 
in the m arkets are from  Virginia. 
P lum s and pears are in from  Califor
nia and N orthern  M ichigan is fu rn ish
ing the cherries, as our own crop has 
passed by. A t the p resen t time, when 
we should best be able to  depend upon 
our own resources, we are draw ing 
on half a dozen or m ore sta tes and 
from  at least tw o foreign countries 
for supplies of g reen  stuff and fresh 
fruit. M odern m ethods and m odern 
transporta tion  facilities have m ade a 
w onderful difference in our m anners 
of living and in w hat we eat. T o  en
joy  the luxuries in advance of the 
season m ay be enjoyable, but it m ight 
be suggested th a t it adds m aterially  
to the cost of living.

If  a m an m arries for m oney it’s a 
safe bet th a t his wife fails to  get her 
m oney’s w orth.

H e is a w ise politician who knows 
when his usefulness is ended.

Beware of the Tricks of Arrant Swind
lers.

If  the light-fingered gen try  of our 
glorious land devoted the ir ta len ts to 
legitim ate business, they  would in 
m any cases, by their ingenuity, be
come brillian t successes. T he get- 
rich-quick fever which has becom e so 
p revalent of late has evolved m any 
elaborate schemes, the m ain feature 
being a  m ethod of inspiring confidence 
in the intended victim.

Several varieties of sw indles which 
have come to  the notice of the w riter 
are here cited, because the victim s 
w ere in all cases retail m erchants. I t 
is a notable fact th a t m any sw indlers 
m ake it a practice to  follow a certain  
branch of trade and, th rough  acquir
ed know ledge of the trade, are able 
to talk convincingly to the m em bers 
the m ore easily to  fu rth er their 
schemes.

Som e years ago a m erchant was ap
proached by a “rep o rte r” and inform 
ed tha t three children w ere in a hos
pital, deathly sick as a resu lt of candy 
purchased in his store. F o r a con
sideration the “rep o rte r” would use 
his influence to  keep it out of the 
papers. T he scare which the m erchant 
experienced can be bette r im agined 
than described, but fo rtunately  he held 
on to his com m on sense and w ith a 
little  reasoning it did no t take long, 
for him to becom e suspicious. H e be
gan to  question the “repo rte r,” w here
upon the culprit fled. Some tim e later 
the paper w ith w hom  the “rep o rte r” 
p retended to have been connected re 
ceived com plaints and the sw indler 
was finally apprehended. W hen his 
case was called in court it was learn 
ed th a t a dozen or m ore m erchants 
had been fleeced for sum s ranging 
from  fifty cents to a hundred dollars.

A clever trick played on ano ther 
m erchant was arranged as follow s: 
A fter the evening rush this sto rekeep
er was accustom ed to sit in fron t of 
the store  to enjoy the n igh t air before 
retiring. A young m an came and ask
ed to use the telephone. A fter giving 
a num ber, which none of the clerks 
chanced to hear, he hung up the re 
ceiver and rem arked th a t  the partv  
was busy .and the o pera to r would call. 
P resen tly  the bell rang and he spoke 
with his party  for about seven m in
utes. T hen  he paid for tw o local 
calls and left. T he bell rang  presen t
ly and the m erchant answ ering the 
call was astounded when the operato r 
said: “I suppose you know the rate  
on th a t last call; G rand R apids to 
Chicago, seven m inutes, two dollars 
and eighty cen ts!” B ut the bird had 
flown.

T he short-change a rtis ts  have var
ious w ays of plying their nefarious 
operations, the main idea being to 

. cause confusion and then get awav 
w ith the cash. Tw o sw indlers en ter 
the store. One of them  m akes a pur
chase and tenders a bill of large de
nom ination. W hen the person behind 
the counter has handed out the change 
to  the purchaser the la tte r  suddenly 
discovers th a t he had the righ t change 
to  pay fo r his purchase and asks th a t 
his large bill be retu rned . In  the 
m eantim e he has slipped tw o or th ree 
bills out of the little  stack  of change.

H e is skillful and quick and the sto re
keeper does not discover his loss un
til the day's receipts are counted. 
W here there is no cash reg ister the 
victim  hardly ever discovers his loss.

T he check fo rger has num erous 
schem es to create the im pression with 
his intended victim  th a t everyth ing is 
all right. O ne such fellow w ent into 
a ta ilo r shop to  have a bu tton  sewed 
on his coat. As it was quite warm  
he rem oved his hat also and told the 
ta ilor he was going over to the candy 
sto re  across the stree t to  get a soda, 
while waiting. In stead  of g e tting  the 
soda, however, he asked the proprieto r 
if he would kindly cash a check for 
Mr. A., the ta ilor opposite.

H aving come from  there, and being 
in his sh irt sleeves and w ithout a hat, 
the candy man took it for g ranted  
th a t he was em ployed there, and was 
convinced of it when the stranger 
w ent directly  back to the tailor. The 
forgery  was no t discovered until the 
check came back from  the bank m ark
ed N. G.

A brigh t young chap becam e a 
steady frequen ter of a certain  soda 
fountain, and th rough his conversation 
and personal appearance created the 
im pression th a t he was the scion of a 
w ealthy family. O thers bore out this 
fact and it was no t long before the 
p rop rie to r was cashing checks for 
him, which w ere never discredited. 
Finally, the young man had “tu rned  a 
deal,” so he said, and presen ted  an 
o ther person’s check which came back 
m arked “insufficient funds.’

A pparently  much em barrassed, the 
young m an apologized profusely, e x 
plaining th a t he had depended en tire
ly on th a t check, which am ounted to 
four hundred and ten dollars, and had 
him self draw n against it, so if the 
confectioner would give him a check 
for the am ount, he—the young m an— 
would give his personal check of five 
hundred dollars, the said check to 
be held for a week, w hen his allowance 
would arrive. T he confectioner fell 
for it, but on reconsidering the m atter 
decided to  stop paym ent on the check 
which he had given. T hen he placed 
in the care of his bank the che"1: 
which he possessed, instructing  the 
bank to draw  against it as soon as 
the young m an had deposited he 
money. H e then  released the check 
on which he had stopped paym ent, and 
had a profit of n inety dollars, t i e  
found la ter that the young man made 
a business of “sw inging checks” by 
having accounts in tw o banks and bo r
row ing one against the other. H ad 
paym ent no t been stopped, the con
fectioner would have been out nine 
hundred and ten dollars, and the s~ion 
of a w ealthy fam ily would have mov
ed elsew here to carry  on fu rther 
transactions of the sort. As it '.\as, 
the banks learned the nature of his 
business and shut down on hin

ch a rle s  H enry  Lew ic.

Puzzled.
Bess—Som ething th a t Jack  said 

last n ight didn’t sound ju st right.
T ess—W h at was tha t?
Bess—I told him if he called me pet 

nam es I w ouldn’t speak, and he re 
plied th a t he would call me dear a t 
any price.
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Sun Can Help Make Live Summer 
Background.

Here is a suitable background de
sign for displaying fans, picnic goods, 
straw  bats, sum m er wash goods or 
ho t w eather goods in general.

T he background can be covered 
with light green or white crepe paper. 
The main feature is a large th e r
m om eter. This can be made by using 
a board about six feet long by one 
foot wide. Stain the board in oak 
or cover with cloth or suitable paper.

If you are handy with a paint brush 
you can pain t the bulb and tube on 
the board. But a b e tter effect can be 
secured by m aking up a dummy.

F or this purpose fasten an old elec
tric light bulb on the bo ttom  and 
then use a long glass tube about one

inch in diam eter which can be se
cured from  the druggist.

Pain t the bottom  and m ost of the 
tube in red. Pain t it up as high as 
you w ant the therm om eter to go and 
then paint on the board in large 
ligures the scale such as 90 degrees, 
95 degrees, 100 degrees and so on.

You can fill the tube with red liquid 
by corking up the bottom .

F or the sun cut a circle of heavy 
cardboard and cover it with bright 
gold paper or paint. You can either 
paint in the face or leave it plain just 
as you desire.

A gold cord such as is used in tying 
confectionery packages can be stre tch 
ed from  in back of the sun to all 
p a rts  of the window to represen t the 
sun’s rays. As a s ta rte r  for the m er
chandise p art of the trim  place rows 
of palm leaf fans in the corners. This 
also will add force to the decorative 
scheme. O ther m erchandise units 
can be brought out on slabs and box
es in front.

Force will be added to  this trim  
by having an electric fan in action 
in the lower part of the window. Put 
some brigh t stream ers on the fan and 
turn them  tow ard the sun. T hen the

fan apparently  will be w orking in op
position to the sun’s rays.

I t ’s a joke on the heat when you 
can make it w ork for the store  this 
way. T ry  it!— Butler W ay.

Stories of Success in Selling Bazaar 
Goods.

W ritte n  fo r th e  T rad esm an .
H ere is an instance of the small 

m erchant with small capital making 
good through popular priced home 
goods. H is store still is small, but 
it is grow ing. T his is the m an's le t
ter, just as he w rote it to one of our 
sales m anagers:

I s ta r te d  here  w ith  a  ca p ita l of $500 on 
N ovem ber 25, 1911. M y stock  now  is 
w o rth  $2,800 and  m y business is m ore 
th a n  doubled. T he 5 and  10 cen t goods 
g e t th e  people in to  th e  s to re , an d  then  
th e y  buy  ev e ry th in g  I  hand le—shoes, 
d ry  goods, c lo th ing , e tc . I  am  p rep a rin g  
fo r one of th e  b ig g e st holiday  tra d e s  ever

know n here  and  am  go ing  to  sell you r 
goods.

A W isconsin m an sta rted  a 5, 10 
and 25 cent departm ent tw o years 
ago. H e invested only $350. He 
knew little  about m erchandise, but 
had a g rea t desire to learn. How 
well he succeeded is shown in this 
financial sta tem ent of his sto re  made 
after his late inventory.
M erchand ise on h an d  . .  $2,360.47
C ash  in b ank  ................... 281.89
C ash on h and  ................. 54.50
A ccoun ts rece ivab le . . .  18.98

$2,715.84 $2.715.84 
B ills payab le  an d  no t due . . . .  512.66

N e t w o rth  ................................... $2,203.18
F eature 5, 10 and 25 cent m erchan

dise under the righ t kind of plan and 
you will not need to w orry much 
over w hat retail mail o rder does or 
does not do. A W estern  m erchant 
friend of ours found this advice good. 
H ere is the le tte r:

I w ondered  fo r a  long  tim e  how  I could 
g e t som e of th e  ca sh  tra d e  th e  fa rm e rs  
w ere g iv ing  r ig h t a long  to  th e  re ta il m ail 
o rd er houses. One m an  su g g ested  a  5 
and  10 ce n t d ep a rtm en t. I  did n o t th in k  
m uch of it a t  th e  tim e, b u t la te r  p u t it  
in  a s  a n  expe rim en t. T he  firs t m onth  I 
had  th e  new  d e p a rtm e n t I  did $400 m ore 
b usiness  th a n  fo r th e  co rrespond ing  
m ontti th e  y e a r  before. I  took  in $250 
m ore ca sh  th a n  fo r th e  sam e m onth  th e  
y ea r before. I  am  convinced th e  m ain  
c red it fo r th is  in c rease  belongs to  th e  
5 and  10 ce n t goods. I am  go ing  to  add  
a  line  of 25 ce n t goods a t  once.

A M ississippi m erchant has w ritten  
us a le tte r giving the various steps in 
his success. H ere it is:

W e s ta r te d  in  th is  b usiness  w ith  $550 
a n d  not a  d ay ’s experience  in  business  
of a n y  kind. W e don’t  th in k  w e have 
m ade an y  u n u su a l success, b u t a re  still 
ah e ad  of th e  hounds. S uch a s  i t  is, h o w 
ever, we a t tr ib u te  ou r success to  th e  fo l
low ing: lo c a tio n , m in im um  s tock  of 
ev e ry  item , qu ick  tu rn s , cou rtesy , d is 
play, show  w indow s, leaders. A t first 
o u r tu rn o v e r  w as a b o u t tw e n ty  tim es  a  
y e a r—now  it  is ab o u t ten . O ur s tock  is 
$1,800. O ur la s t  y e a r ’s  sa les  reached  
$16,000.

I s ta r te d  b u sin ess  a b o u t five y e a rs  ago 
in a  sm all tow n in N o rth e rn  V erm on t on 
a  ca p ita l of $250. M y s to re  w as sm all, 
only 35 fe e t long  by 18 w ide, b u t I k ep t 
m y  s to re  clean and  got in  a  sm all q u a n 
tify  of new  m erch an d ise  each  w eek. I 
had  a  sm all re s t room  an d  th e  f a rm e rs ’ 
w ives w ould m ake it  th e ir  h ea d q u a rte rs . 
I  got m uch tra d e  fh a t w ay. I so ld  m y 
s to re  la s t  S ep tem ber to  com e W e st. T h is 
b ro u g h t m e $3.800 cash . T he $250 o rig 
ina lly  in v e sted  had  g row n to  th is , a s  
well a s  p ay in g  all expenses, w h ich  for 
th e  w hole tim e  w ere  a t  le a s t $2,500. W e 
cam e to  C aliforn ia  O ctober 9, 1911, and  
s ta r te d  business  D ecem ber 9 in  th is  c ity  
of 6.000 popu la tion . W e s ta r te d  w ith  a  
s tock  of $1,300. T he firs t tw o  w eeks m y 
sa les w ere  $1,030, and  m y sa les since 
th e n  have  av e ra g ed  $35.00 a  day. My 
s to re  is 80 fee t long and  ab o u t 20 fee t 
w ide w ith  a  re s t  room  in th e  re a r  10x20.

I am  going  to  give you th e  h is to ry  of 
m y experience  in  th e  hope th a t  i t  m ay 
help som e fellow' w ho is try in g  to  m ake 
a s ta r t  w’here  i t  seem s a lm o s t ce rta in  
he is go ing  up  a g a in s t a  s to n e  w all. M y 
w ife an d  I  th o u g h t w e saw  a chance  for 
an  open ing  here. All w e h ad  w as $215 
cash , an d  th e  only bu ild ing  w e could get 
w as  100 y a rd s  from  th e  m ain  business 
section . W hen  w e decided to  t r y  to  b o r
row' m oney w e ra n  in to  a  snag . My 
fa th e r  is w o rth  $55,000, b u t he  declared  
w e could n o t possib ly  la s t  m ore th a n  
six  m onths. So h e  w ould no t help us 
in an y  w'ay. I  w en t to  a  fr ie n d  and, 
a f te r  ta lk in g  m yself b lack  in  th e  face, 
m anaged  to  borrow  $800 from  h im  fo r a  
y ea r a t  10 p e r  cen t. H e  m ade th e  ra te  
high in  an  effo rt to  d iscou rage  us. H e 
d id n ’t  believe in  o u r v en tu re , e ith e r. W e 
opened o u r s to re  on S ep tem ber 19 la s t  
w ith  a  s to ck  of grocries. T hen , see ing  
th e  m arg in  on g roceries  w as  too  close 
fo r com fort, w e s tre tc h e d  o u r c red it and  
ordered  $100 w o rth  of p o pu la r p riced  and  
C h ris tm as  m erchand ise . T he  goods cam e 
and  w ith  th e m  a  new  e ra  of success. W e 
m ade good from  th a t  hour. W e have  
been specia liz ing  on th is  c lass  of m e r
chand ise  since, w 'ith th e  re su lt th a t  our 
ca sh  sa le s  up  to  Ju ly  20 w ere  $6,500. W e 
hav e  se t ou r m a rk  a t  $15,000 b usiness  fo r 
the  n e x t tw elve  m onths. W e a re  going  
to  get it, too.

M erchants desiring the nam es of 
these successful re tailers or inform a
tion about o ther successes m ay have 
them  upon demand.

A nderson Pace.

Cultivate the Habit of Decisiveness.
T he m an of all o thers who is the 

successful man to-day, is the m an of 
decision. B rains are all right, it is 
a good th ing  to he sm art, it is a fine 
th ing  to be able to  discern betw een 
th a t which is good and tha t which is 
bad for business. But after all the 
deciding mind is the successful mind. 
W hen you come across a business 
man who always hesita tes and is un 
certain  as to  w hat course of action he 
is going to  pursue upon any certain 
subject, you can find the m an who is 
unsuccessful. On the o ther hand, 
when you m eet th a t one who is ready 
to  say yes o r no, and assum e the re 
sponsibility for the outcom e, you find 
one who jum ps to  the fro n t and be
comes a leader in his business. H e 
may m ake m istakes, but he does not 
lose opportunities. C ultivate the hab
it of decisiveness. I t  pays.

Substantial Reason.
Student— Surgeon, w hat did you 

operate on Mr. M ann for?
Surgeon—T hree  hundred dollars. 
S tudent— No, I m ean w hat did he 

have?
Surgeon—T hree  hundred dollars.

COMING CONVENTIONS TO BE HELD  
IN MICHIGAN.

July.
S w ed ish -F in n ish  T e m p eran c e  A ssocia

tion  of A m erica, D ollar B ay, 31, A ug. 2. 
S ta te  Golf L eague, S ag inaw , 31, A ug. 2. 

A ugust.
M ichigan A ssocia tion  of C om m ercial 

S ecre ta rie s, L ud ing ton .
M ichigan A b s tra c to rs ’ A ssociation ,

G rand  R apids.
M ichigan S ta te  F u n e ra l D irec to rs  an d  

E m b a lm ers ’ A ssociation , G rand  R ap ids, 
5-6-7-8.

M ichigan S ta te  R u ra l L e tte r  C a rr ie rs ’ 
A ssociation , G rand  R ap ids, 5-6-7.

M ichigan A ssocia tion  of th e  N atio n a l 
A ssocia tion  of S ta tio n e ry  E n g in eers ,
G rand R ap ids, 6-7-8.

In te rn a tio n a l B ro the rhood  of E lec trica l 
W orkers, Sag inaw , 9.

C en tra l S ta te s  E x h ib ito rs ’ A ssociation , 
G rand  R ap ids, 6-7-8.

B lue R ibbon R aces, D e tro it, 11-16.
G rand  C h ap te r R oyal A rch  M asons, A nn 

A rbor, 18-22.
E lec trica l W o rk ers  of M ichigan, S ag i

naw , 22-23.
M ichigan B lack sm ith s’ an d  H o rse sh o e rs ’ 

A ssociation , Sag inaw , 25-26.
M ichigan C h ris tian  E n d e av o r U nion, 

G rand  R apids, 28-29-30-31.
Social O rd er of M oose, D etro it. 

September.
M ichigan S ta te  M edical Society, F lin t. 
M ichigan L ib ra ry  A ssocia tion , M u sk e . 

gon.
M id -W est A ssocia tion  of D eaf M utes, 

G rand  R ap ids, 1.
C en tra l G erm an  C onference, G rand  

R apids.
W e st M ichigan S ta te  F a ir . G rand  R a p 

ids, 1-6.
G rand  Council O rder S ta r  of B e th le 

hem , D etro it, 2.
S ta te  E n c am p m en t K n ig h ts  of P y th ia s , 

K alm aazoo , 2-3-4.
M ichigan P o s tm a s te rs ’ A ssociation , 

T ra v e rse  C ity, 3-5.
G rand C ircu it R aces, K alam azoo , 4-8. 
M ichigan R e ta il Shoe D ea le rs ’ A sso 

c ia tion , D e tro it, 9-11.
M ichigan B ean  G row ers’ A ssociation , 

G rand  R ap ids, 10-11.
M ichigan S ta te  F a ir ,  D e tro it, 15-20. 
G rand  C ircu it R aces, D e tro it, 15-20. 
M ichigan F ed e ra tio n  of L abo r, K a la m a 

zoo, 16-19.
M ichigan A ssociation  of L ocal F ire  I n 

su ran ce  A gents, D e tro it, 17-18.
L eague of M ichigan M unicipalities, 

Jack so n , 17-19.
R e-un ion  N in th  R eg im en t M ichigan 

V ete ra n s , D e tro it, 19-20.
A m erican  P o rtla n d  C em ent M an u fac

tu re r s ’ A ssociation , D etro it, 23-25.
A m erican  R oad C ongress, D etro it, 29- 

Oct. 4. .
A m erican  A utom obile  A ssociation , D e

tro it, 30-Oct. 3.
E a s tm a n  K odak  E xposition , G rand  

R ap ids, 29, O ct. 4.
October.

M ichigan A ssociation  of B u ilders  and 
T ra d e rs ’ E xchanges , G rand  R ap 'd s .

M ichigan S ta te  P h a rm a c e u tic a l A sso 
c ia tion , G rand  R ap ids, 1_2.

M ichigan P h a rm a c e u tic a l T ra v e le rs ’ 
A ssociation , G rand  R apids, 1-2.

M ichigan Good R oads A ssociation , D e
tro it, 1-3.

G rand  Lodge L oyal O rd er of M oose. 
A nnual C onference on V ocational G uid 

ance , G rand  R ap ids, 19-20.
M ichigan S ta te  F ed e ra tio n  of A r t A s 

socia tion , G rand  R ap ids, 21.
M ichigan F ed e ra tio n  of W om en’s C lubs, 21- 22.
G rand  Council of th e  I. O. O. F ., K a la 

m azoo, 21-22-23.
N a tio n a l A ssocia tion  fo r th e  P rom otion  

of In d u s tr ia l E duca tio n , G rand  R ap ids, 
23-24-25.

M ich igan  Bee K eep e rs ’ A ssociation , 
D etro it.

M ichigan S ocie ty  of O p to m e tris ts , D e
tro it.

M ich igan  S ta te  T e a c h e rs ’ A ssociation , 
A nn A rbor, 30-31.

November.
M ichigan R e ta il Im p lem en t a n d  V ehicle 

D ea le rs ’ A ssociation , G rand  R ap id s  
N atio n a l B a p tis t  C ongress, G rand  R a p 

ids.
December.

M ichigan  K n ig h ts  of th e  G rip, G rand  
R ap ids.

M ichigan B ran ch  of th e  N a tio n a l Bee 
K eep ers ’ A ssociation , D e tro it.

January.
M odern M accabees of th e  U n ited  S ta te s , 

B ay  C ity, 11-15.
R e ta il W a lk .O v e r  A ssocia tion , G rand  

R apids.
February.

R eta il G rocers an d  G enera l M erch an ts  
A ssociation , G rand  R ap ids.

M ichigan A ssocia tion  of C oun ty  D ra in  
C om m issioners, G rand  R ap ids.

M ichigan R eta il H a rd w a re  D ea le rs ’ A s
socia tion , K alam azoo , 17-20.

March.
M ichigan A ssocia tion  of M a s te r  P lu m b 

ers, G rand  R ap ids.
July.

M ichigan  S ta te  B a rb e rs ’ A ssociation , 
F lin t.

M ichigan R e ta il J e w e le rs ’ A ssociation , 
G rand  R apids.

Lazy people ought to  be tra n s
form ed into rivers; then  they  could 
stay  in the ir beds.

H ot W eather Background.
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Eleven Turns in Seven Months
A department of 5, 10 and 25 cent goods turned its stock 

eleven time in seven months for one of our customers.

And paid him $80 net pro fit monthly on an initial invest
ment of $500.

Can you afford to be without a money-maker like this?

Mention this ad and this magazine and particulars will 
be sent.

B U T L E R  B R O T H E R S
E xclu sive W holesalers o f G eneral Merchandise

CHICAGO NEW  YORK ST. LOUIS MINNEAPOLIS DALLAS
SAM PLE ) C incinnati C leveland Kansas C ity M ilwaukee
HOUSES i Omaha Portland Philadelphia Seattle
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Michigan Poultry, Butter and Egg A sso
ciation.

P res id en t—B. L. H ow es, D e tro it. 
V ice -P res id e n t—H . L . W illiam s, H ow ell. 
S ec re ta ry  a n d  T re a su re r—J . E . W a g 

goner, M ason.
E x ecu tiv e  C om m ittee—F . A. Johnson , 

D e tro it; E . J . Lee, M idland; D. A. B e n t
ley, Saginaw .

Sanitary Precautions in Killing Poul
try.

W hen preparing  birds for killing 
they should be starved tw enty-four 
hours before being killed. D uring this 
tim e they should be given plenty of 
fresh w ater to drink. T he w ater 
helps to rid the body of waste feed 
and also helps to  im prove the m eat 
and the appearance of the birds.

A bird m ust be well bled, carefully 
picked and thoroughly  cooled if it 
is to  be kept for any length of tim e 
in good condition. O nly a simple 
equipm ent is required to kill birds 
properly. A heavy cord is fastened 
to a beam overhead; to the end of 
th is cord is fastened a piece of wood 
which is circular in shape and has 
a small hole in the center. I t  is put 
on the cord and kept there by a knot 
tied at the end of the string.

T he piece of wood is taken in the 
righ t hand and the b ird ’s legs are 
put against the string ; it is then pu t 
up over the legs and to the righ t 
side of the string. T he w eight of 
the bird on the string  holds the wood 
securely against the b ird ’s legs, and 
in this way the bird is securely fas
tened. A fter the bird is killed, the 
s tring  can be taken off quickly by 
lifting the bird and bringing the piece 
of wood tow ard the operator. T h is is a 
convenient equipm ent for killing 
poultry. T here  is no danger of b ru is
ing the body, the bird is in position 
to  bleed out well, and a cum bersom e, 
expensive equipm ent is unnecessary.

A barre l can be used to collect the 
feathers, for when chickens are killed 
in large num bers it is im portant to 
save the feathers. W ashed white 
feathers will b ring  about 20 cents 
per pound, while the colored feathers 
are w orth  from  3 to  5 cents a 
pound. If the feathers are saved, the 
quill feathers or those in the tail and 
wings, should be kept separate from  
the body feathers.

T he usual m ethods of killing poul
try  are very insan itary ; even the 
m ethod of killing while suspended by 
the legs is insanitary, because there 
is no m eans of collecting the blood. 
Cleanliness is im portan t in dressing 
fowls for the m arket. T he w riter 
uses a blood can to hang on the bird s 
head, which will collect the blood 
and keep the place sanitary. The can 
is 6 inches high and V/2 inches in 
diam eter. I t  is w eighted with lead, 
so that it will weigh one pound. The 
birds that weigh m ore than  four

pounds should have a blood can that 
will weigh about one and one-half to 
tw o pounds. A hook made of steel 
wire, so th a t it can be sharpened, is 
soldered inside the can one and one- 
half inches from  the top and fastens 
the can to the b ird ’s head.

T here are tw o th ings necessary in 
the dry picking of poultry : F irs t, the 
brain m ust be pierced in the p roper 
place, so the m uscles which hold the 
feathers will relax  and allow them  to 
be pulled out easily; second, the 
blood vessels in the neck m ust be 
cut in o rder to get good bleeding.

W hen the bird is hung up, the head 
is taken in the left hand and held be
tw een the thum b and forefinger. T his 
hold m ust no t be back of the head 
on the neck, or it will h inder good 
bleeding of the bird. T he blood ves
sels of the w ings will be em pty in 
a well-bled bird. I t  takes practise 
to be able to  hold the bird in this 
way w ithout cu tting  the hand. T he 
cut for bleeding is m ade ju st back 
of the bony p art of the head. T he 
knife is th ru s t into the b ird ’s m outh 
to  the left side of the neck and a 
dow nw ard diagonal cut is made, 
which severs the two main blood ves- 
sets in the neck. T h is causes the 
blood to flow freely. T hen the brain 
is pierced by s ta rtin g  the knife at the 
corner of the m outh on the left side 
of the head, a t such an angle th a t the 
point will pierce the brain about the 
cen ter of the head and a little  back 
of the eyes. T his causes the m uscles 
to relax  and the feathers can be pulled 
out easily. A great deal of care mus* 
be used so th a t the bird will " o t be 
killed “too dead.’’ If the stick is m ade 
too hard the feathers will no t loosen. 
W hen the stick is m ade ju st righ t the 
feathers will come off w ithout tea r
ing the skin.

T he blood can is fastened to the 
b ird 's head as soon as the brain is 
pierced. T he feathers will not loosen 
before the bird is insensible. In  re
m oving the feathers, those from  the 
b reast are rem oved first; then  flo ra  
the th ighs; nex t those on the back, 
and the tail and w ing feathers last.

Scalded poultry  is killed in the 
same m anner as the dry-picked, ex
cept th a t it is unnecessary to stick 
the brain so carefully. Scalded poul
try  will not keep so long, nor is it 
of as good quality and appearance as 
the dry-picked. H ow ever, there is a 
g reat deal of scalded poultry  on the 
m arket, a small p a rt of which is in 
fairly good condition, but m ost of it 
is not. T he objections to scalded 
poultry  are:

T he skin is easily broken and m akes 
an unattractive carcass; the carcass 
will deterio rate  rapidly; the skin is

H. WEIDEN & SONS
Dealers In Hides, Pelts, Furs, Wool, Tallow 

Cracklings, Etc.
108 Michigan St. W. Grand Rapids. Mich. 

Established 1862
Fifty-one year’s record of Fair Dealing

HART BRAND CANNED 600D8
Packed by

W . R. Roach & Go., Hart, Mich.

M ichigan People W ant M ichigan P roducts

R ea & W itzig
PRODUCE 
COMMISSION 

. MERCHANTS
104-106 W est M arket St. 

Buffalo, N . Y.

Established 1873

Liberal shipments of Live Poul
try wanted, and good prices are 
being obtained. Fresh eggs more 
plenty and selling well at quota
tion.

Dairy and Creamery Butter of 
all grades in demand. We solicit 
your consignments, and promise 
prompt returns.

Send for our weekly price cur
rent or wire for special quota
tions.

Refer you to Marine National 
Bank of Buffalo, all Commercial 
Agencies and to hundreds of 
shippers everywhere.

H uckleberries and Blueberries
Want Regular Shippers 

Good Prices Guaranteed for Fancy Berries

M. O. BAKER & CO. TOLEDO, OHIO

The Vinkemulder Company
JOBBERS A N D  SHIPPERS O F EV ER Y T H IN G  IN

FRUITS A N D  PRODUCE

Grand Rapids, Mich.

CAN FILL YOUR O R D E R S  FOR

N E W  VIRGINIA POTATOES
LE T US H A VE YOUR O R D E R S

M O S E L E Y  B R O T H E R S
Both Phones 1217 Established 1876 G R A N D  R A PID S, MICH.

M. Piowaty & Sons
Receivers and Shippers of all Kinds of

Fruits and Vegetables
GRAND RAPIDS, MICHIGAN

Branch H ouse: M uskegon, Mich.

Western Michigan’s Leading Fruit House 
Come in and see us and be convinced
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lea thery  and absorbs som e of the 
scalding w ater; the usual practice is 
to  scald a num ber of birds in the 
sam e w ater, which m akes it filthy 
and som e of it will be absorbed by 
the skin.

Persons who adm ire the nice, yellow 
scalded birds which are on the 
m arket should visit some of the room s 
in winch poultry  is scalded in small 
tow ns as well as those in large cities. 
Such places are  usually filthy, sever
al hundred birds being often scalded 
w ithout changing the w ater. T hese 
conditions are no t know n by the con
sum ers, o r they  would refuse to buy 
much of the scalded poultry  th a t is 
sold on the open m arket.

If  the birds are  scalded the w ater 
should be a little  below boiling, and 
should be changed often. T he legs 
and head should not be pu t into the 
w ater. In  scalding birds, the head 
is held in the left hand and the legs 
in the right, the body of the bird is 
passed th rough  the w ater to  the left 
(th is is the way the feathers lie). 
T his keeps the w ater from  com ing 
in contact w ith the skin, but it will 
loosen the feathers. A fter passing 
the bird th rough  the w ater it is given 
a quick shake, which allows the air 
to  get nex t to the body and aids in 
loosening the feathers. T he length  
of tim e to  keep the bird in the w ater 
will depend on the age of the bird 
and the tem peratu re of the w eather. 
T he birds are  then dipped in cold 
w ater, which helps to  keep the skin 
from  tearing  so easily, and the feath 
ers can be taken off w ithout burning 
the hands.

I f  the scalding and picking are 
carefully done the birds can be m ade 
to  look attractive. T he feathers 
should be picked off and no t rubbed 
off. T h is applies especially to  re 
m oving the pin feathers. The head 
and feet should be w ashed and the 
clo tted  blood rem oved from  the 
m outh. T h is is necessary  both with 
scalded and dry-picked birds.

Deer as a Future Meat Supply. 
T here  has been advocated the 

scheme of raising deer as a source of 
m eat supply in th is country. I t  is 
believed by m any experts th a t deer
farm ing could be m ade as profitable 
as any o ther live-stock industry . I t  
has been pointed  ou t th a t the V irginia 
deer and the Rocky M ountain elk are 
best suited for this purpose. E lk have 
been acclim atized in m any p arts  of 
the w orld and everyw here they  show 
the sam e vigor and hardiness. T hey 
adapt them selves to  alm ost any en
vironm ent, and their increase under 
dom estication is equal to  th a t of o r
d inary cattle.

I t  is contended th a t there  are large 
areas of rough land in the U nited  
S tates, like the O zark  and Allegheny 
regions, w here elk could be profitably 
raised. T he V irginia deer is adaptable 
to  alm ost all p arts of th is country 
and thrives on land unsuited to h o rs
es.

I t  isn ’t w hat you th ink  they  think, 
but w hat they  really  think, th a t may 
punch a hole in your cosmos.

An ugly tru th  is less welcom e than 
a good looking lie.

Selling E ggs in Holland.
T he D utchm en are no t slow , in 

adopting new m ethods and inventions 
when they see the necessity of them. 
T he noise and confusion of the egg 
m arket on sales day did not accord 
with their love of peace and quiet, 
and so an electrical system  was tried. 
T he eggs are sold in lo ts of 2,500 
and each lo t is num bered. Each in
tending purchaser is given a num 
bered seat. T he presid ing  official 
stands before a large dial on which 
are placed figures rang ing  from  a 
very high num ber to  one th a t is cor
respondingly low. Beside the dial 
is an annunciator, which is connected 
with push bu ttons on the seats. The 
official announces the num ber of a 
lo t of eggs with the sta tem ent of 
their w eight, and so on, and then 
sounds a bell. A poin ter begins m ov
ing slowly around the dial, com m enc
ing at the high figures. W hen the 
poin ter reaches the price that a p ros
pective buyer desires to  offer he 
presses the bu tton  on his chair, the 
poin ter stops, a bell rings and the 
purchaser’s num ber flashes on the an
nunciator. In stead  of increasing bids 
as in m ost auctions the price here 
keeps going down. T he first m an to 
punch the bu tton  gets the eggs.

Too Much Squeamishness in Collect
ing Accounts.

T h ere  is a ltogether too much squeam 
ishness evident in the m atter of col
lecting accounts. Politeness is a vir
tue g reatly  to  be cutivated, and the 
m ore you have of it, the bette r you 
will get along, but there is a line be
tw een politeness and tim orousness 
which m any persons are unable to 
see. W hen  you g ran t credit to a 
custom er and he fails to  pay you in 
a reasonably extended period, there 
should be no hesita lion  about going 
after him. Of course, it is not nec
essary to  use a club, but neither is it 
righ t to get down on your knees and 
kow tow  to him as though you were 
beseeching some g reat favor. I t 
should be understood, when an ac
count is opened tha t paym ent is ex
pected prom ptly  at such and such a 
date. A t th a t time, if the bill has been 
properly  rendered and paym ent is not 
forthcom ing, there is no reason in the 
w orld why you should no t e ither by 
le tte r  or by personal approach; ask 
the deb tor to  m ake se ttlem ent. The 
m oney he owes you is yours and w h a t
ever is yours you have a  righ t to get. 
T he m ore tim idity  you show in try 
ing to  collect it, the m ore tim e will 
the deb tor take in paying it. If  he 
th inks you are afraid to  ask for it, 
he alw ays plays upon th a t fear an 1 
uses it by m aking a g rea t show of 
his own im portance. T he bluff gam e 
is one of the big assets of the slow 
payer, and he never loses an oppor
tun ity  of w orking it, if he thinks he 
can do so to  advantage because cf 
your evident anxiety. So in this, as 
in everyth ing else, stand upon your 
rights. Go after the m oney in a 
gentlem anly fashion, and let the cus
tom ers w ho owe it to  you, know that 
you expect it. If  you do th is at the 
very beginning, your m ethod will 
quickly becom e understood  and you 
are likely to  have less trouble in the

A Good Michigan W heat Crop

Wheat in Michigan is now all harvested 
and much of it marketed, thus insur
ing an excellent crop of extraordinary 
quality this year. This means that—

New Perfection 
Flour

will continue its old standard of High 
Quality, and that more Moderate Prices 
will prevail than during the past year.
This will be good news for all grocers.

Watson-Higgins Milling Company

Potato Bags
New and second-hand, also bean bags, flour bags, etc.

Q uick Shipm ents Our Pride

ROY BAKER
W m . A lden  Sm ith Bldg. Grand Rapids, Mich.

!
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Various Kinds of Customers Met By 
Clerks.

Salesm anship does not begin and 
end with the traveling salesm an. Be
cause a m an goes out into the w orld 
and hunts up custom ers there is no 
reason for saying th a t all sales are 
made in th a t way. T h ere  is always 
som ething to be done a t home and 
there are problem s to  w ork out be
hind the counter as well as in the 
store or office of the custom er.

A prophet is ‘‘not w ithout honor 
save in his own country ,” and a sales
man who stays in the store and w aits 
for the trade to come to him  is too 
often considered as being nothing 
m ore nor less than  an order-taker. 
T his is no t true,—at least it need not 
be the case. T here are slovenly store 
people, just as there are slovenly and 
e y e le s s  persons in any line of busi
ness, but there  is always room  for the 
man w ith energy and ability.

L et us liken the tw o branches of 
salesm anship to  the tw o k:nds of 
w arfare. T here  is invasion and de
fense. T he arm y of invasion m arches 
into the enem y’s country and captures 
w hat it w ants, if it can. T he arm y 
of defense stays at home and w ards 
off invasion. In  the la tte r illustration 
the invader is not the salesm an, but 
the buyer—the custom er who comes 
along bargain hunting, or seeking to 
spend so as to allow the m erchant as 
little  profit as possible on the sale.

I t  takes a trained salesm an to suc
cessfully com bat all the stra tag em .o f 
the buyer. H e m ust be constantly  on 
the alert, or he will be tricked in to  
surrender. T he m ental attitude of 
each custom er m ust be w atched as 
alertly  as an arm y scrutinizes its Op
ponent.

Gentle Leading.
H aving discovered w hat the cam 

paign of the purchaser is the good 
salesm an im m ediately takes the lead 
in suggestiveness. H e com m ences to 
gentL  guide the m ind of the buyer 
away from  some profitless article for 
which he first shows an inclination, to 
som ething else which is be tte r—bette r 
both  fo r the buyer and the seller, as 
it is likely m ore serviceable or m ore 
a ttractive o r m ore tasty , and in any 
of these events m ore profitable to 
the m erchant. Of course these sug
gestions m ust no t be m ade boldly 
and offensively, bu t in such a m anner 
as either to  m ake the custom er be
lieve he is him self responsible fo r the 
various tu rns the transaction  takes, 
o r else is flattered into th inking th a t 
he is understood and his desire for 
the best always is apparent to the 
salesm an. T hen he com m ences to 
adm ire the  la tte r and to  have a b e tter 
opinion of himself.

I t  is unnecessary to go over the 
trite  ground of truism  by saying tha t 
im portan t prerequisites are for the 
salesm an to have a cheerful disposi
tion and a thorough  know ledge of his 
goods. H e m ust know w hat m ight be 
a substitu te for the article requested, 
and where to find it, as well as to  be 
able to  enlarge upon its superiority . 
T oo often a custom er goes into a 
store to  buy som ething, has the m er
chandise shown him in a quality in
ferior to his desire, asks for som e
th ing  better, and is then  offered a 
higher priced specimen, and th a t is 
all the clerk know s about it—th a t it 
is higher priced.

T here m ust be a reason for every
thing. W hy is it h igher in price? 
W hat is it th a t m akes it w orth  the 
difference? Go into a ha t store. 
Look a t the hats. U nless you are 
experienced in th a t line of m erchan
dise you will be unable to  see the 
superiority  of the five-dollar derby 
over th a t which sells for half the 
price or less.

R ecognizing the Character. 
K now ing the goods and having a 

cheerful and courteous disposition, 
get busy with the m ental characteris
tics of the buyer. F irs t of all w hat 
kind of a man is he? W ould he n a t
urally  be in terested  in the coarse or 
refined? Is he loud or quiet in his 
tastes? D oes he “ sport up” in Bul
garian colors o r does he favor the 
less showy? A nthropolog ists will tell 
you th a t these people m ay be recog
nized by coarseness o r fineness of 
skin, hair, ears, nose and facial fea
tures, and this m ay be tru e  as to  the 
real underly ing  qualities, bu t in our 
advanced sta te  of civilization cannot 
be taken as a safe guide for com m er
cial purposes. A ssociation and ob
servation change real tastes, or m ake 
them  subservient to  w hat the pu r
chaser has learned to  be good form  
am ong the best people. B ut dress 
and m anner are alm ost infallible signs. 
If there  is coarseness and loudness 
be sure the character is show ing 
through.

T hose W ho Love Gain.
H aving studied th is feature of the 

person ’s m akeup, you have a cue as 
to  w hat general line of goods to 
show. T hen o ther com ponent parts 
cut a figure. Some persons are ac
quisitive. T hey  have a g rea t love for 
gain. T hey  will sacrifice som ething 
ju st to feel they  are getting  the best 
of a bargain. T hey  will be satisfied 
w ith som ething they  did no t intend 
to purchase ju st because they  believe 
they  are “pu tting  one over” on the 
salesm an. People of this kind will go 
to any am ount of troub le to  be able 
to chuckle to themselves afterward

about how they succeeded in jew ing 
the seller down below the profit line. 
Custom ers of this class are so m ean 
th a t there is little  com punction to 
be felt in m aking them  spend m ore 
m oney than  they intended to spend. 
T hey are legitim ate game. N ot th a t 
they should be cheated, but if they 
can be induced to  purchase b etter 
quality a t h igher prices they  have 
been benefited and the store has made 
a profit while giving value received.

T his K ind W ill Stick.
A nother kind is the prudent or cau

tious purchaser. H e know s he m ust 
be careful, he cannot afford to be 
cheated, and m ust therefore cultivate 
the inquisitive and investigating  habit. 
H e is suspicious, especially when he 
knows he is on dangerous ground—in 
a position with which he is unac
quainted—buying goods of which he 
knows little  and know s th a t he know s 
little. H ere  is w here the salesm an 
m ust be very careful. H e m ust show 
th a t he know s w hat he is talking 
about em phatically enough to win the 
confidence of the custom er. But woe 
to  him  if he is bluffing and m akes a 
m istake. Your cautious buyer seems 
to  scent an e rro r  from  afar, and if 
the salesm an tells him som ething th a t 
is no t true, he seems to know it, by 
some sixth sense of suspicion, and 
will thereafte r believe no th ing  he is 
told. Once get his confidence by 
always telling him the tru th , and giv
ing him fair treatm ent, and he will 
stick. Such custom ers once secured 
are hard to  beguile away.

T hen  there is the egostis- buyer. He 
loves to  be jollied. H e has the bump 
of approbativeness well developed. 
T he only way to trea t him is by m ak
ing him  believe he is some great per
son, and praising everything about 
hint th a t can legitim ately come in 
for laudation. P ra ise  his taste  and 
his liberality. O f course you cannot 
adm ire him, but you m ust m ake use 
of him. If you did no t trea t him in 
this way he would go to  your com 
petito r w here he could hear p leasant 
th ings about himself. A nd he will 
stand for an awful lo t of soft soap. 
H e revels in it. T h e  m ore thickly

it is p lastered  on the be tte r he likes 
it, unless you go so far as to  praise 
som ething about him he know s he is 
not w orthy  of it, and then  he gets up 
a m ighty anger, for he does no t really 
know he is being played w ith all the 
time.

Beware of T his Kind.
Comes now the self-reliant buyer. 

T h is one is haughty. H e know s it 
all, and defies anyone to  dispute his 
knowledge. Ih e  best way to  trea t 
him is to  sim ply let him have his own 
way, and m ake no suggestions. Very 
often he is well inform ed, and will 
resen t any interference. H e may ask 
your opinion on some occasion, and 
then you can give it. But don t take 
this as an opening for offering your 
advice in the future unless it is re
quested. If he w ants your opinion 
again he will ask for it. le t  it go 
a t that. D on’t flatter him. Simply 
trea t him  politely and afford him 
every opportun ity  for m aking his own 
selection. H e cannot be driven, and 
he will not be led. H e ju s t goes it 
alone.

T here are m any dispositions, and 
there  are many w ays to handle them . 
But the house salesm an, and that 
m eans the salesm an in the retail 
sto re  as well as wholesale, can prove 
his m ettle and his w orth  by the way 
he studies these differing classes and 
cares for them . I t  is a constant p rob
lem and an in teresting  one. I t is like 
w inning a victory to  find th a t you 
have go tten  beneath  the shell of a 
new custom er.

But be careful not to  m ake a m is
take. B e tter let the buyer come into 
the store  several tim es under your 
w atchful notice before you m ake any 
decided approach. T here  is time 
enough to  study each one while cour
teously serving him. But go a t all 
as though they w ere cautious, p rudent 
buyers until you have learned th a t 
they belong in some o ther class.

T he m asculine pronoun has been 
used for convenience in describing 
these varieties. E v ery th ing  said is 
ju st as true  of the fem inine buyers, 
and they are often an easier study.

F rank  Stowell.

R am ona
L. T. DeLamarter—Park Manager

Iß/1M0N4|

All
This
Week

O ne of the Best S h o w s o f the Season  
TWO PERFORMANCES DAILY

Matinees a t 3:00 10c and 20c. Evenings a t 8:30 10c, 25c, 35c, 50c

“THE LAWN PARTY”
A Miniature Musical Comedy, presenting imitations of successful stage 

people of the day.

LUNATIC BAKERS
Comedy Acrobats

AL CARLTON
“The Original Skinny Guy”

THREE BOHEMIANS
Italian Street Musicians

JEANIE FLETCHER
The Scottish Nightingale

BOUTON & CO.
In Straight and Crooked Magic

YALMONT & REYMEN
Artistic Poses and Songs

SEATS ON SALE AT PECK S DRUG STORE
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N ew s Item s From the Soo.
Sault Ste. M arie, Mich, July 28— 

Bruce W alker, of G rand Rapids, has 
accepted a position as clerk in A. H. 
E ddy’s grocery  store here.

Chas. H. Fair, a m em ber of the 
firm of F a ir Bros., bu tchers at St. 
Ignace, died last week. H e was oper
ated on M ay 8 for appendicitis and 
his death is m ourned by a large circle 
of friends and business associates. 
Mr. Fair leaves a wife and two chil
dren to m ourn their loss.

A. H auper, form erly  w ith H am 
m ond, Standish & Company., of Sagi
naw, has accepted a position with 
A rm our & Com pany on the Gladstone 
division in the U pper Peninsula.

O rr Bros., of M anistique, are g e t
ting in large shipm ents of country 
cattle and at present are supplying 
m ost of the beef trade at M anistique.

Rapid River is now w ithout a m eat 
m arket. Geo. Brich, the last butcher, 
has quit, m aking a good opening for 
some live butcher. Rapid River is a 
good town, but needs a good m an to 
make a success.

C. P. l lea rle , form erly chief clerk 
for A. H . E ddy here, has m oved to 
Spokane, W ash., and accepted a posi
tion in a w holesale grocery  house 
there.

A. K niskern, for the past year em
ployed by the Cornw ell Beef Co., 
lias retu rned  to  his hom e a t Rapid 
River. Mr. K niskern has not as yet 
decided w hat he is going to do.

The te legraph and electric light 
com panies are replacing their poles 
with underground  w iring and it :s

expected th a t the Main stree t pave
m ent will soon be w idened beyond 
the bridge, which will add much to 
the beauty of the city.

T he lake breezes of Lake Superior 
m ade life w orth  living here on Sun
day while the extrem e heat w as ex
cessive in some p arts of the State. 
T here was a cool breeze blowing 
here all day and all the launches w eie 
taking • advantage of the pleasure 
grounds along the river. T he revenue 
cu tter w as doing duty all day in
specting launches as they  left ar.d also 
m et them  com ing back. W here they 
were not equipped according to regu
lations—lights burning a t sundow n— 
there w ere doings which will long be 
rem em bered by the parties violating 
the rules. W illiam  G. T apert.

Plans For the New Peninsular Club 
House.

The general details of the plans for 
the new club house of the Peninsular 
Club have been agreed upon and it 
is expected the w recking of the old 
club to  clear the site for the new will 
begin in A ugust. T he building will 
be five stories high, of steel construc
tion and as near fire proof as possible, 
with an o rnam ental fro n t of red brick 
and grey te rra  cotta . T he entrance 
will be on the O ttaw a avenue side, 
so placed th a t a room  40 by 100 feet 
will be left on the corner to  be leased 
for business purposes. T he first club 
floor, which will be the second in the 
building, will be for office, reading 
and lounging room, cloak and to ile t 
room  and sim ilar a ttachm ents. T he

billiard and card room s will be on the 
second club floor, and also a hand 
ball court with show er attached. T he 
main dining room , 40 by 60 feet, and 
several private dining room s and the 
kitchens will be on the th ird  floor and 
the top floor will be m ade up into fif
teen sleeping room s w ith baths a t
tached for the use of m em bers or 
guests. T he in terior finish will be in 
enam els and w alnut, w ith some 
room s, perhaps, in H ungarian  ash pan
els and oak. The ash panels, if used, 
will be taken from  those in the old 
club. R obinson & Campau are the 
architects. Some of the club m em 
bers w anted gym nasium , sw im m ing 
pool and o ther features, but P resi
dent A. W . H om pe and the building 
com m ittee cut t'hem out, no t as un 
desirable, bu t as unlikely to  be 
enough used to w arran t the cost. The 
hand ball courts will give those who 
fee! that they need the exercise all 
the lim bering up they  w ant. T he first 
floor ten an t will be of a character to 
be w orthy  of the building and that 
the Club will no t be asham ed of. 
U ntil the new club house is com pleted, 
which will be about a year hence, the 
Club will occupy tem porary  quarters 
in the K eller building, first floor and 
basem ent.

W hen you get angry  it is R ighteous 
Ind ignation ; when the o th er fellow 
gets angry  it is an exhibition of 
B eastly Tem per.

I t  isn’t so much w hat your com pe
tito rs  as w hat your custom ers say 
about you th a t counts.

H ow Time Is W asted in the Store.
M any a man who is a t the head of 

a business or departm ent loses much 
valuable time because o ther people 
bring to  him m atters that m ight 
readily be cared for by his assistants.
A store m anager was leaving his of
fice when he was inform ed that a 
man was w aiting to see him. He 
looked at the m an and then walked 
off.

“ I know that m an,” he said, “and 
1 know w hat he wants. He is from 
one of the o ther departm ents. H e al
ways asks for me every time he 
brings a m atter that belongs to  the 
stock clerk or the book-keeper. If 1 
am not there they will attend  to  it 
ju st as well as I can. But when I 
am there they w ait for me to take 
file initiative. I am try ing  to teach 
them  to  take some responsibility 
about their w ork and keeping out of 
the office is one way to put them  
on their own resources.”

W hile this is a rule which should 
be applied only in dealing with cer
tain  types of assistants, it contains a 
wholesom e m easure of general com 
mon sense. Many departm ent m ana
gers allow their time to be taken up 
with unnecessary interview s of m at
ters which they m ight teach their as
sis tan ts to a ttend  to at first hand. 
Many persons in every large business 
take to the heads of the departm ents 
m atters th a t are too com m onplace to 
need their personal a ttention . T h is  
lessens the producing time of the 
m ost highly paid w orkers in the busi
ness—a significant loss.

F rank  Metz.

Schnell Says:—“W ith Your Plan Our Business Increased $10,000.00 Over Same Period of Last 
Year.—Duplicate Our Previous Order for Another Plan.—Refer to Us at Any Time.”

Merchants from practically every State in the Union are writing of 
the big business they are getting as a result of using our plan.

OUR BUSINESS GETTING METHODS
get hundreds of people directly in terested  in your sto re—it has th is arm y of people 
hustling  for you— it has them  urging their friends and neighbors to  trade at your 
store. And it keeps them  hustling  for you six solid m onths o r more.

W ith  our plan you can m ake dull W ednesday a b igger day than  busy Saturday. 
You can m ake ordinary slow m onths the biggest m onths in the year—and do this 
w ithout cutting  and slashing prices. You can w ork off slow sellers and old goods 
at full selling price.

In  o ther w ords, our plan elim inates the necessity  of pu tting  on a cut-price 
sale and th row ing your profits away.

And you need no t hold a cut-price sale even though your com petitor does— 
even though he cuts the very life out of prices. O ur plan will get you the business. 
You will sell all your goods at regular prices for cash while your com petitor carries 
the absolu tely-necessary-charge accounts a t cut-prices.

W A R N IN G :—Brenard Mfg. Co. is not operating under any other name. W e have 
no branches. O ther firms claim ing connection with us m isstate facts. W e have a few  
imitators but no competitors.__________.____________ ___________________________- _____

You Can U se This Plan to the Exclusion of Competitors.
If this plan appeals to you and you w ant to  use it to  reduce your stock w ithout 

cu tting  prices, w rite us righ t away, o r b e tte r still, te legraph us, as we will close a 
deal with the first m erchan t who w ishes it in your tow n. If  you do arrange to  use 
our plan, we will agree no t to  sell it to  any of your com petitors so long as you rem ain 
our custom er. A ddress

Read Schnell’s Letter

J. C. SC H N E L L  & CO.

B ren a rd  Mfg. Co.,
Iow a C ity, Iow a.

G en tlem en: W e a re  so well p leased  w ith  th e  re su lts  of 
our firs t o rd er fo r yo u r tra d e  oooster sy s tem  th a t  we have 
given  you r M r. E a stm en  a d u p lica te  o rd e r fo r im m ed ia te  
sh ipm en t.

J u s t  he re  w e w ish to  say  th a t  w e a re  m ig h ty  glad 
you found us, a s  w e have  reap ed  a  g re a t benefit w ith  your 
sy stem . T he ex ac t p e r cen t, w e a re  unab le  to  give a t  th is  
w riting .

O ur sa les fo r th e  p a s t six  m onths, w hile  u s in g  your 
p lan , show  a n  in c rease  of $10,006.00 o r m ore over co rre 
spond ing  period  of la s t  y ea r. W e have  all o u r old cu s
to m ers  an d  a  la rg e  nu m b er of new  cu s to m ers  th a t  we 
n eve r could have  g o tte n  w ith  a n y  o th e r  system .

You a re  a t  lib e rty  to  re fe r  to  u s a t  an y  tim e, as  it 
is a  p leasu re  to  re ta il m e rc h a n ts  to  sp eak  a  good w ord 
fo r firm s w ho t r e a t  th e ir  cu sto m ers  r ig h t and  w ho g ive 
th e m  so m e th in g  th a t  is  w o rth  a  w hole lot m ore th a n  th e y  
c h a rg e  fo r it, a s  you do.

Y ours tru ly ,

J . C.. S C H N E L L  & CO.

BRENARD MFG. CO., IOWA CITY, IOWA
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FM CYGOODS ̂ NOTIONS!

Status of the Principal Dry Goods 
Staples.

C otton goods are holding very 
steady in the face of a light dem and 
for fu ture delivery. T he call for spot 
goods of various kinds continues in 
a m oderate way. Several buyers have 
been unable to get spot goods added 
to their A ugust delivery cloths dur
ing the m onth and sellers are able to 
get very close to  spot values for any
th ing  deliverable in the next few 
weeks. I t  is expected now th a t lead
ing lines of dress gingham s will be 
form ally opened in the next tw o 
weeks instead of late in A ugust or 
early  in Septem ber. B uyers for jo b 
bing houses are requesting  th a t goods 
be shown early  by sample, even if 
prices cannot be named.

P rin ts rule quiet, but the p rin te rs 
of staples are carefully restric ting  
their output to  actual orders. W ide 
printed goods are selling relatively 
be tte r than  the narrow  cloths. The 
job p rin te rs are g e tting  duplicate fall 
o rders on dark styles. Bleached co t
tons are com fortably sold ahead, but 
the spot trade  has been small. Brown 
cottons hold w ithout special change. 
D enim s are firm and tickings are well 
under o rder into Septem ber in several 
houses.

R eports of a shortage in the crop of 
Ita lian  raw  silk have been confirmed 
and there  has been a rapid price in
crease in all grades. In  the best 
know n grades advances of 5 per cent, 
were scored in tw o days. One well 
balanced estim ate declares tha t the 
shortage will am ount to 25 per cent.

M anufacturers and im porters of 
woolen and w orsted piece goods and 
o ther woolen products have been 
greatly  d isturbed for m onths because 
of the lack of inform ation concerning 
the tim e the tariff law now in the 
hands of the Senate is to  become 
operative. O w ing to  th is uncertain ty  
and the fact th a t drastic reductions 
are to be m ade in existing  duties, 
trad ing  in the products of wool has 
been restric ted  greatly . Im po rte rs  as 
well as dom estic m anufacturers are 
being affected. Im p o rt o rders placed 
for fall delivery are being held in 
bond on shipm ents are being post
poned because of the desire of pur
chasers to take advantage of the low 
er ra tes of duty th a t it is proposed to 
ievy under the new m easure. D upli
cate o rders are no t being placed by 
m anufacturers of clothing, cloth jo b 
bers o r book houses. T hese factors 
expect th a t prices m ay be reduced by 
the m ills in the near future. So long 
as there is a possibility of such ac
tion being taken, they  naturally  hesi
ta te  to  m ake com m itm ents.

T he m ills, which have been curtail-

ing production for some tim e on ac
count of poor business, will cut down 
production still fu rther unless the 
dem and quickens. T he tariff is re
sponsible for the closing down of 
m ore than  one-half of the woolen and 
w orsted  m achinery already, and an 
arm y of idle operatives is w alking the 
s tree ts of Law rence and o ther large 
producing centers. U nless those who 
have the tariff bill in charge announce 
the date on which the bill is likely 
to  becom e a law and act quickly, 
mill ow ners and im porters say the 
situation will become m ore acute. So 
m anj’- loom s have been allowed to  run 
down, and it will take so long to sta rt 
them  up again, th a t even under the 
m ost favorable conditions it will take 
m onths to bring about a norm al sta te 
of affairs, in the opinion of trade 
authorities. In  the first place it will 
be no easy task  to b ring  the opera
tives th a t have been laid off together 
again. M any have left woolen m anu
facturing  centers to find em ploym ent 
in o th er fields. T hen it requires 
weeks of prelim inary w ork from  
wool scouring to m ounting the looms 
before w eaving can actually  begin. 
M atters look anything bu t prom ising 
for the industry  ju st now, bu t condi
tions would be bettered  if it w ere an
nounced officially w hen all concerned 
would expect the tariff bill to  be
come effective. T he prevalent opinion 
in the trade is th a t the woolen goods 
industry  is facing a crisis.

H eavy woven poplins were in good 
dem and for fall delivery and tw o of 
the largest producers announced they 
w ere practically  sold up for the sea
son. C utters-up re-ordered  velours 
and the o ther high grade dress fabrics 
th a t have sold well all season in a 
substantial way. A m oderate am ount 
of fancy woolen suitings and coatings 
w as called fo r by the jobbers for the 
fall season. T hese d istribu tors also 
bought some fair-sized' lo ts of cor
poration  goods. Such costings as 
chinchillas, wool astrachans and 
eponge in high colors w ere in good 
request for p rom pt shipm ent.

Some good-sized lo ts of B radford 
spun w orsted  yarns w ere sold to 
w eavers of m en’s w ear at low prices. 
L ow grade tops w ere called fo r by 
spinners in a w ay th a t com pelled 
wool com bers to s ta r t  up m achinery 
th a t w as stopped a couple of weeks 
ago.

R ough Suiting Effects.
Am ong the new sty les shown in 

sam ples for the com ing spring  the 
converters and leading co tton  goods 
com m ission houses are featu ring  the 
rough faced m aterials. T hey  are no t 
of the heavy astrachan type, but they 
include many cloths th a t just fall

T w elve Ordinary 
Elastic Suspender 
Backs w ill not last 
as long as one 
Metal Spring Back

“Empire” bib overalls have the metal 
spring back. I t is not affected by heat, 
perspiration or age, therefore is of special 
value to both wearer and merchant. All 
“Empire” overalls are warranted to be 
satisfactory or money refunded, Let’s 
book your next order.

G rand R ap id s D ry  G o o d s  C o.
E xclu sively  W holesale

Grand Rapids, Michigan
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short of towel w eights. T he novelty 
effects now obtainable in cotton  yarns 
from  coarse com bings and slubbings 
m ake it possible to offer in a larger 
way m any of the cloths th a t were 
h itherto  thought im possible in this 
country  for large distribution.

T he crepe offers the rough effect 
in the finer yarn cloths and the var
iety of th is cloth show n in the new 
season’s sam ples is simply illimitable. 
O n a single counter 124 varieties of 
crepe sam ples w ere spread out a short 
tim e ago and th a t did no t include a 
g reat m any cloths th a t are regarded 
as m ore or less above com petition. 
Crepe, ratine, voile and poplin effects 
are com m on, and these four weaves 
are used in a bew ildering way to  bring 
out effects of novelty  and occasion
ally of real beauty and utility . M any 
of the crepes th a t are com ing fo r
w ard will surely hold a staple place 
for m any seasons. T he dem and for 
wide crepes is very insistent. I t  takes 
a forty-inch loom to weave a th irty - 
one-inch crepe, and the cu tters would 
be very well pleased to  use only fo r
ty-inch crepes, which would have to 
be woven in a fifty-inch loom  or w id
er.

Some of the yarn  dyed m ills have 
succeeded in bring ing  out rough black 
and white check in im itation of a soft 
woven w orsted  fabric th a t has been 
very popular th is year, the w hite 
yarns standing up above the black 
and m aking a rough effect in a cloth 
th a t will drape as well as any w orsted. 
T he fact th a t seventy-five cents a 
yard  is asked for the fabric in cotton 
does no t de ter buyers any.

R ough bordered effects are shown 
m ore in the foreign goods than  in the 
dom estic lines. T he leading sty lers 
think th a t borders will be good for 
ano ther season and they are show ing 
them  on their w idest goods. O n the 
narrow  cloths they  are no t attem pting  
them . T he dressm akers also believe 
in borders and have suggested them  
on m any cloths of cotton  for another 
year. M any of the borders are em
broidered, o thers are woven in jac 
quard -figures and some are still plain 
stain stripe weaves.

N ovelty W oolens.'
T he dem and for chinchillas, wool 

astrachans and eponge coatings in 
high colors, which becam e m anifest 
several weeks ago, continues of the 
prim ary  w om en’s w ear m arket. T hese 
cloths are w anted  for im m ediate de
livery, as they  are being used for 
sport coats and beach coats alm ost 
exclusively. M anufacturers are wed 
enough supplied w ith these fabrics to 
m ake fairly  good deliveries, so that 
there are no com plaints being heard 
in the m arket because of a scarcity 
of m erchandise. T he m ost popular 
shades are cream , w hite, coral, k ings 
blue, green and copper.

M anufacturers of ready-to-w ear 
garm ents and dress goods jobbers are 
placing a fair am ount of duplicate 
o rders on fancy woolen suitings and 
cloakings for fall delivery. R equests 
are still being received to  defer ship
m ents pending a se ttlem ent of the 
tariff question, bu t as the opinion is 
grow ing th a t it will be some time 
before a new tariff bill is adopted 
such requests are no t quite as num er

ous as they w ere a m onth o r two 
ago.

W hite  Goods.
W hite  goods' for the spring  season 

of 1914 were form ally show n a few 
days ago. M any orders have been 
placed already on some high novel
ties by large W estern  d istributors, 
but the large houses have been loath 
to open until the jobbers as a whole 
w ere ready to buy. I t  is now clear 
th a t m any goods cannot be duplicat
ed abroad a t the prices they will be 
offered from  dom estic m ills even if 
the w orst in tariff revision occurs. 
W hat will happen in ano ther season 
is ano ther m atter.

Crepes, ratines, voiles and fancy 
poplins are  the leading fabrics shown 
for the com ing year, bu t they do not 
m ean all th a t will be offered. M oires, 
jacquard  novelties, dotted  fancies and 
a wide variety  of rough yarn and 
novelty yarn goods will be offered in 
sam ples in the leading lines.

Crinkled striped crepes, ratines, 
poplins and voiles com prise one choice 
lo t offered in new fabrics. T here is 
a la rger show ing than usual of bas
ket weaves in suitings and w aistings, 
some of them  being conspicuously 
good exam ples of lustrous course 
com bed yarns in cotton dress fabrics 
th a t are no t only very serviceable, but 
they are exceedingly p retty . T he 
usual lines of plain poplins are of
fered, of course.

W hite  eoliennes, w hite dotted  fan
cies, some beautiful w hite cotton 
moires, and a host of fancy silk ef
fects in w hite are some of the o ther 
cloths seen. In  this house the usual 
wide assortm ent of colored and p rin t
ed fancies for spring will be seen, 
but the atten tion  paid to the beau
tiful ra tine and crepe effects in white 
suggests th a t w hite goods are likely 
to hold in strong  favor next season.

U nderw ear and H osiery.
T he surprising  feature of the knit 

goods trade for spring  1914 continues 
to be the volume of o rders being 
placed on lightw eight union suits. 
T w o or th ree of the largest concerns 
in the country prepared for the new 
season with substantial additions of 
m achinery, yet none of the selling 
agen ts will say he anticipated any
th ing  like the purchases th a t have 
been made.

M any of the new goods are a dis
tinct im provem ent on the lightweig'n* 
union suits h itherto  produced, and 
it was expected th a t jobbers would 
o rder them  freely. But m any of the 
staples of o ther seasons are on the 
m arket, and they  have been favored 
with as good orders relatively as any 
of the new garm ents. If it w ere true 
th a t th is large business w as being 
done a t the expense of o rders for 
two-piece suits, agents would no t be 
surprised. But there are m ore orders 
being placed on tw o-piece suits in 
m any houses than  ever before, and 
it is a question w ith some agents 
w hether jobbers are no t actually 
overbuying.

Of the two-piece goods the tw en
ty-five cent garm ents of quality are 
w anted m ost, as there appeared to  
be shortage in quality balbriggans in 
some quarters this spring. T h is  '.s 
seen in dem ands fo r curren t ship

m ents th a t cannot be m et owing to  
the absence of stocks and the need 
for every case now being m ade at 
the mills.

G eneral jobbers w ere slow to  take 
up the union suit business, and that 
led m any of them  to lose business to 
the knit goods jobbers, w ho are 
grow ing m ore num erous every year. 
But th is season m any of the jobbers 
have decided to take up the new 
unions th a t are offerd to  sell under 
$1.50 a suit at retail. Some few job 
bers have bought large quantities of 
the highest priced union suits made 
in dom estic mills and have no fear 
of not being able to sell them  prof
itably. T he union suit dem and is 
broadening every season, and a great 
stim ulus to it is certain  to result 
when m any of the new goods now 
being ordered  are seen on the retail 
counters.

On two-piece goods the large share 
of the dem and is for knee lengths 
and athletic shirts. A t the same 
time it would astonish dealers gen
erally to know  th a t the call for full 
long sleeve goods and full length 
draw ers in lightw eight in two-piece 
garm ents is still very sizable. T he 
dress reform  idea has not hit the 
m en hard as yet..

S taple hosiery has sold rem arkable 
well for spring. I t  is said th a t the 
m onth of June saw some of the 
largest individual o rders booked that 
have ever been received in th is m ar
ket. T his w as particu larly  true of 
m any of the ten cent and fifteen 
cent retailers. T he dem and for sheer 
staple hosiery is still grow ing, and 
every new line th a t has been shown 
this spring has received encourage
m ent from  buyers. T he silk and co t
ton goods are finding a perm anent 
place, yet the dem and for the best 
grades of sheer lisle hosiery is not 
to be passed by lightly. M any gen t’s 
furnishing houses are asking for finer 
gauge cotton  goods because of the 
dissatisfaction with some of the poor
er grades of silk hosiery.

In  the m atte r of prices, agents say 
they  are not able to  advance their 
figures much. On a few lines of s ta 
ple hosiery it has been possible to 
shut off selling a t the opening figures. 
One or tw o underw ear houses tried 
to  advance their lines and failed. The 
large hosiery  mills th a t have already 
sold tw o-th irds of their possible ou t
put for some m onths to come are in 
a position w here they  can decline 
fu rther business at old figures. T h is 
does not seem to  be true of the 
underw ear men as a rule. A t the same 
tim e while costs are h igher than last 
year, if o rders come in freely, the 
mills m ay be able to  keep running 
steadily and a t least m ake a show of 
profit by so doing.

Marvels of Creation.
“A Scotch preacher had been abroad 

and when he came back he was 
preaching to his congregation  on the 
m arvels he had seen. H e wound up 
with th is: ‘And the same C reator 
who m ade the v ast ocean m ade the 
dewdrop. T he sam e C reator who 
m ade the m ountain, m ade the pebble. 
Yes, the same C reator who made me, 
made a daisy!”

A. T. KNOWLSON 
COMPANY

Wholesale Gas and Electric 
Supplies

Michigan Distributors for
W e ls b a c h  C o m p a n y  

99-103 Congress St. East, Detroit
Telephone, Main 5846 

Catalogue or quotations on request j
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The New Science of Shoe Retailing.
W ritte n  fo r th e  T radesm an .

T hird  Paper.
Stock, store equipm ent and service 

are the th ree m ain divisions of the 
subject of shoe retailing.

T hus far we have focused our a t
tention on the buying end of the 
business, and have sought to show 
that a m ore intim ate know ledge of 
footw ear is required by present-day 
m erchandising conditions.

T his article is to deal with equip
m ent.

Since successful shoe re ta ilin g -- 
particularly  in our cities—is alm ost 
im possible w ithout adequate store 
equipm ent, it is w orth  our while U  
have a look at the furniture, acces
sories and conveniences w herew ith 
the progresive shoe store is at p res
ent equipped.

If I am right in my contention that 
we have a new science of shoe re
tailing, then  the m astery  of the 
science assuredly includes a know l
edge of equipm ent. W hat to buy, 
and where to  get it; and how to use 
it when one has it—are m atters that 
should be carefully studied by the 
m an who goes seriously into the shoe 
business.

T ru ly  the subject of shoe store 
equipm ent is a big and broad one, 
and all I can do in th is cursory sur
vey is to h it a few of the high spots.

T here are tw o substantial reasons 
why the shoe store should be equip
ped ju st as handsom ely, artistically  
and conveniently as we are able to  
equip it: first, because patrons now a
days are accustom ed to shopping in big 
w ell-equipped departm ent sto res and 
sum ptuous specialty shops, and have 
thus acquired a liking for rich and 
elegant in terio r arrangem ents and ap
pointm ents; and second, because 
shoes are not in them selves very in
teresting  com m odities, and should 
therefore be made in teresting  by v ir
tue of in teresting  environm ents.

W indow s, illum ination and display 
cases are elem ents of equipm ent that 
figure so large in the representative 
shoe store of to-day, it seems best 
to  reserve these topics for subsequent 
trea tm en t, devoting an entire article 
to  each of them , and perhaps then 
little  m ore than touching the rim of 
each of these big subjects.

Equipm ent m ay be divided into 
necessities, conveniences and luxuries.

U nder the first heading I would 
place furniture, appliances and acces
sories th a t are really  necessary to 
the proper furnishing of a m odern 
shoe sto re—furnishings tha t equip 
the store w ith th ings th a t are need
fu l.fo r the com fort and well being of 
pa trons; and devices and arrangem ents

whereby salespeople may attend  the 
w ants of custom ers with the least in
convenience and the m aximum of ef
ficiency.

( Ibviously some of these conven
iences are designed and installed 
prim arily  for the benefit of custom 
ers while o thers are intended spe
cifically for the m erchant and his 
salesforce. Office appliances such as 
filing cabinets, duplicating machines, 
the cash reg ister etc., are used not 
because they are directly beneficial 
to the patron  but because they are 
accredited business tools that work 
well in a m odern shoe shop.

W hile the telephone is a necessity  
for the shoe m erchant and his sales
people, it is. of course, a convenience 
for pa trons 'who may have occasion 
to use it. But the rest room  or its 
equivalent, the repair departm ent, ink 
and stationery , fans and a w ater cool
er in sum m er, and the like, are con
veniences specially designed for the 
p atron—and the benefits to be had 
from  them  by way of increased popu
larity  for the store that has them , are 
out of all proportion  to  their cost.

U nder the head of luxuries I would 
place all purely decorative features 
w hether applied to the furniture  or 
to the walls and the ceiling; also 
flowers and pictures and vases and 
o th er a rtistic  and elegant furnishings 
whose function is decorative ra ther 
than utilitarian . And I am strongly  
of the opinion th a t equipm ent of this 
sort is exceedingly profitable equip
m ent in the m odern shoe store.

Cid M cKay.

Hide and Leather Trade in Healthy  
Condition.

T here  is probably no line of busi
ness in the country  to-day which has 
been more thoroughly  liquidated than 
the shoe and leather industry. S tocks 
of leather, hides and shoes are ab
norm ally low ; in fact, a big sole 
leather tanner sta tes th a t shelves are 
alm ost bare of some kinds of leather. 
T o  be sure, high prices prevail, but 
it is upon depleted stocks and sound 
underlying conditions th a t are based 
expectations of a good business for 
the balance of Î913.

Even now tanners claim leather 
has not advanced to a point com m en
surate w ith hide prices. T he la ter 
are as high as they  have been at 
any tim e this year. T exas steers, for 
instance, are 18 and 18% cents, and 
native steers are quoted 18% and 18% 
cents. Practically  all kinds of sole 
leather are selling about 1 cent a 
pound higher than  tw o weeks ago, 
and indications are th a t upper leather 
will be higher.

Buying of shoes as well as of leath-

Goodyear Welt made from the best Vici Kid, 
goes on like a glove and fits all over.

Makes your customers forget all the foot 
troubles they ever had.

Rindge, Kalmbach, Logie & Co., Ltd. \ \
Grand Rapids, Mich. ],

________ j
Here is a Good Shoe for the Price

SECOND QUALITY Elk Blucher

Grand Itepjdsfihoe & Rubber ( a
The Michigan People Grand Rapids

Made from rough uneven stock not suitable 
for 1st quality shoe. 

Indistructible Chrome Outsole.

Sole
Leather
Counter

Full
Vamp

Price $1.80 Less 10% in 10 days.
Net 10 day price of $1.62.

Don't expect a good looking shoe, but you can expect a solid 
shoe that will make a go d work shoe.
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er is ra ther of a hand-to-m outh  var
iety, but dem and is steady and the 
volume of sales large in the aggre
gate. It is understood  th a t the shoe 
buyers who are on their sem i-annual 
visit to the B oston m arket have not 
bought individually in such quantities 
as in o ther years, but have placed al
to g e th er a large volume of business.

T anners continue curtailm ent and 
on the average are probably no t oper
ating  over 60 per cent, or 65 per cent, 
of capacity. T here  is no speculation 
in hides' or leather such as has. been 
often seen in the past, and the indus
try  in this respect is on a rock-bottom  
basis. W ith  hides com m anding the 
prices they do, it is but natural th a t 
tanners are loth to extend their oper
ations.

O ne of the leading sole leather tan 
ners of the country  says:

“T he shoe and leather industry  has 
never been in a stronger position. 
H ides are high everyw here, due to 
world-wide scarcity. T he U nited  
S tates has as cheap lea ther as any 
country in the world, and there is 
bound to be a continued big dem and 
for our leather from  foreigners.

“ Collections in our business were 
never be tte r than  they are to-day. 
T his is quite con trary  to  general be
lief and is not true of m ost lines of 
industry. W hile the slight im prove
m ent in the m oney m arkets has helped 
the shoe and leather business to  some 
extent, m oney is still hard to obtain 
at the banks. M anufacturers, tanners 
and retailers are therefore no t carry 
ing large stocks, as they  cannot af
ford to do so. In sixty days, however, 
I anticipate th a t m oney will be easier 
to get. As soon as the Balkan dif
ficulties are settled  finally it will help 
m atte rs  w onderfully in the w orld ’s 
m arkets.

“W ith  good crops, of which there 
is now every indication, we should 
have a fairly good health ty  business 
in the fall, no t only in shoes, and 
leather but in m ost o ther lines. W ith  
the tariff finally disposed of and cur
rency legislation passed there  should 
be a re tu rn  of confidence.”

Effect of Free Lands in the W est.
T here  is no m istake, the questions 

th a t have ruled our sp irits as a N a
tion during the p resen t century— the 
public land question, the tariff ques
tion and the question of slavery— 
dom inate from  first to last. I t  was 
the W est th a t m ade each one of these 
the question th a t it was. W ithou t 
the free lands to which every man 
who chose m ight go, there would not 
have been th a t easy prosperity  of life 
and tha t high standard  of abundance 
which seemed to  render it necessary 
that if we w ere to have m anufactures 
and a diversified industry  at all we 
should foster new undertakings by a 
system  of protection  which would 
m ake the profits of the factory  as cer
tain and as abundant as the profits 
of the farm. W oodrow  W ilson.

The Fashion.
T he gow ns th e y  w e a r  a re  now so tig h t 

T h a t w om en scarce  can  hobble; 
T h e ir  w alk  Is o fte n tim es  a  f r ig h t, 

H a lf  scuffle and  h a lf  w obble.
W ho  w as i t  s ta r te d  such  a  sty le  

W hich  w om en seized  w ith  pass ion?  
W e find—on look ing  back  a  w hile—

A m erm aid  s e t  th e  fash ion!

BAN K R U PTC Y  M ATTERS.

Proceedings in Eastern District of 
Michigan.

D etro it, Ju ly  22—In  th e  m a tte r  of 
Jo seph  N. N ow icki, J r . ,  b a n k ru p t. F ir s t  
m ee ting  of c red ito rs  held a t  th e  office of 
R efe ree  Jo slyn . B a n k ru p t sw orn  an d  ex 
am ined  by  th e  referee . C ustod ian  m ade 
a  v e rb a l re p o rt of sale , w h ich  w as a p 
proved. F red e rick  T. W itm ire  elec ted  
tru s te e , w ith  bond of $900. C ase a d 
jo u rned  to  F rid ay , J u ly  25th, 2 p. m.

In  th e  m a tte lr of L e m u e l S. S illi- 
p lian t, b a n k ru p t, D e tro it. H ea rin g  on 
offer of com position  ad jo u rn ed  to  Ju ly  29.

In  th e  m a tte r  of W illiam  K onen, b a n k 
ru p t, D e tro it. H e a rin g  on offer of com 
position . T he  h ea rin g  an d  vo tin g  on 
sam e duly  ad jo u rn ed  to  A ug u st 5.

In  th e  m a tte r  of H a rr iso n  F a irch ild , 
b an k ru p t, m e rch an t, Y p silan ti. V o lun
ta ry  p e titio n  a n d  schedu les filed w ith  th e  
D is tr ic t C lerk and , in  th e  absence  of th e  
Judge , re fe rre d  to  R efe ree  Jo slyn  for 
ac tion . O rder of ad ju d ica ted  en te red  by 
th e  re fe ree  on Ju ly  23 and  a n  o rd er m ade 
ap p o in tin g  Wm. S. P u tn am , a tto rn ey , 
Y psilan ti, cu s to d ian  of th e  a s s e ts  of th e  
b an k ru p t, w ith  a u th o r ity  to  d ispose of 
a n y  perishab le  p ro p e rty  fo r th e  b es t price 
o b ta in ab le  an d  to  proceed to  ta k e  a n  in 
v en to ry  a n d  a p p ra isa l of th e  a sse ts , 
pend ing  th e  election  of a  tru s te e . T he 
o an k ru p t schedu les no secu red  o r p r io r 
ity  claim s, h is  deb ts  co n sis tin g  of u n 
secu red  liab ilitie s  a s  follow s:
S u lsberger & Sons Co., C hicago $ 565.95 
S ag inaw  B eef Co., S ag inaw  . . . .  385.05
H am m ond  S tan d ish  Co., D e tro it 298.02
P a rk e r  W ebb  & Co., D e tro it . . .  31.80
A rm o u r & Co., C hicago ............... 95.35
Toledo M erchand ise  Co., Toledo . .  51.17
M iller & H a r t,  C hicago ................... 15.41
W olf S ayer & H eller, C hicago . .  8.50
M ichigan P roduce  Co., D e tro it . .  6.60
M ichigan P roduce  Co., C h ic a g o ...  6.60
H am m ond  B eef Co., A nn A rb o r . . 221.72
E s ta te  G eorge M oorm an, Y psilan ti 688.11
Y psilan ti S av ings B ank, Y psilan ti 2,400.00
Y psilan ti S av ings B an k  o r M aro

M. R ead, Y psilan ti ................... 105.00
C onso lidated  A d ju s tm e n t Co.,

C h icago  ...........................................  60.00
M orris & Co., C hicago ................... 109.61
D etro it F ish  Co., D e tro it ............... 139.73
Isaac  L eF urge , Y psilan ti ............. 25.00
G rorce S pencer, Y p silan ti ............. 180.85
H arvey  Jam e s, Y psilan ti ............   24.11
Y psilan ti S av ings B an k  w ith

Insley  L e F u rg e  ...........................  80.00

T o ta l $5,491.17
T he  b a n k ru p t schedu les  tw o  p arce ls  of 

rea l e s ta te , both  held  by  th e  e n tire tie s  
w ith  h is  w ife, M arg a re t F a irch ild . One 
is  s ta te d  to  be w o rth  $250 an d  th e  o th e r 
a b o u t $2,500, su b je c t to  a  m o rtg ag e  of 
$2,100. T he  perso n a l p ro p e rty  scheduled  
consis ts  of ca sh  on h an d  of $242.96; 
household  goods of $150; m ach inery , fix
tu re s , e tc ., $1,500; open acco u n ts , $400. 
T he b a n k ru p t c la im s househo ld  and  b u s i
ness  exem p tions  an d  paid  to  h is  a t to rn e y  
on acco u n t of th e se  p roceed ings th e  sum  
of $105.

Ju ly  24—In  th e  m a tte r  of M oses W o h l
g em u th  a n d  M o rtim er W o h lgem uth , co
p a r tn e r s  a s  M. W oh lgem uth  & Son. V ol
u n ta ry  p e titio n  a n d  schedu les filed w ith  
th e  D is tr ic t C lerk  and , in  th e  ab sence  of 
th e  Judge , du ly  re fe rre d  to  R efe ree  
Jo slyn  fo r ac tion . O rder of ad ju d ica tio n  
duly  en te red  on th e  sam e day . On th e  
p e titio n  of S. G e ism ar & C om pany, of 
N ew  Y ork  C ity, I rv in g  K err, D e tro it, a p 
po in ted  rece iver, w ith  bond of $900. T he 
b a n k ru p ts  schedu le no secu red  o r  p rio r ity  
claim s. T he  unsecu red  in d eb ted n ess  b e 
ing  as  follow s:
A m erican  S till A larm , D e t r o i t -----$
A. W . B rookes, D e tro it ...................
B u rroughs A dding  M ach ine Co.,

D e tro it . . .  ; .....................................
Chope S tevens P a p e r  Co., D etro it
D. W . D avis, D e tro it .....................
D e tro it W indow  C leaners, D e tro it 
E v en in g  N ew s A ss’n, D e t r o i t . . . .
E a to n  & Sons, D e tro it ...................
E llio tt & Co., D e tro it .....................
A. G ach, D e tro it .................................
I llu s tra te d  M illiner, N ew  Y ork  . .  
H olyoke W ire  Co., H olyoke, M ass 
K u rtz  P a p e r  Box Co., D e tro it . .
E . A. K lein , D e tro it .........................
N . M oshkow , N ew  Y ork  .................
S. M eyer & Co., Low ell, M ass.
M iller E lec tric  Co., D e tro it ........
Miles D e tro it T h e a te r , D e tro it . .
A. L. Q uinker, D e tro it .....................
P ollock P e ttib o n e  & Co., D e tro it 
S ch erm erh o rn  P ub . Co., D e tro i t . .  
T w in  C ity  Scenic Co., M inneapolis 
V an  W ie C u rta in  Co., M inneapolis 
U nderw ood Type. Co., M inneapolis
W a lk e r & Co., M inneapolis ........
G erm an  A m erican  B ank , M inn’lis 
M ichigon S tre e t C ar, M inneapolis
S'. E . Schulein , C hicago .................
K ellogg, D e tro it .................................
J . Lefkow , N ew  Y ork  .....................
S. G e ism ar & Co., N ew  Y ork  . .
S. S andberg , N ew  Y ork  ..................
T e sc h n e r F ish e l Co., N ew  York
Selz & Lew ine, N ew  Y o rk ...............
G arton  F is h e r  W ills Co., D e tro it 
F red e rick  M. F asb en d er, D e tro it
F ed e ra l S ign  Co., D e tro it ..............
I.. A. S chap iro , D e tro it .................

75.00
17.25

30.00
31.00 
26.88
14.00 

100.18
13.16

8.15
15.23 
30.60

7.27
17.92

101.30
33.00 

6.44
53.24
48.00 
16.23
3.21

34.62
50.00 
19.50
10.00

746.40
300.00 
213.90

1.500.00 
72.88

189.00
1.867.00

273.00 
474.88 
599.58

25.00
505.00 

2.50
200.00

T o ta l .............................................  $7,731.33
In  th e  m a tte r  of th e  M ich igan  M ag

neto  C om pany, b an k ru p t, D e tro it. T he 
final d is tr ib u tio n  s h e e t h a s  been m ade 
up an d  fo rw ard ed  to  th e  tru s te e  to  issue 
checks th e reo n . T h e  to ta l  liab ilitie s  w ere

as  follow s: S ecured  p rio r ity  or lien  
claim s, $176.87; unsecu red  claim s, $32,- 
127.05. T he  to ta l  a s s e ts  realized  w ere 
$6,632, d isb u rsed  a s  follow s: D ividends 
to  u n secu red  c red ito rs , $5,165.60; to  s e 
cu red  c red ito rs . $176.87; deposit fees, $30; 
fees an d  com m issions of rece iver, tru s te e  
an d  referee , $383.60; a t to rn e y  fees, $250; 
m iscellaneous expense, $625.83.

T he strongest argum ent to b ring  
to  bear in any contention is T ruth . 
T he best tra it to display is to  make al
lowance for the infirm ities of others.

If the good die young life is a su r
vival of the unfit.
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Com m on M istakes in the G overnm ent 
of Children.

W ritte n  fo r th e  T radesm an .
“Oh dear! 1 dread to  see school 

close,” sighed Mrs. H ilton in early  
June. “T he children will he home 
with all their noise and confusion, 
their constan t quarre ling  am ong 
them selves and w ith o ther children, 
their d isorder and disobedience, and 
—yes”— (here her lip quivered) "I m ay 
as w'ell say it, disrespect for their 
father and myself. I confess th a t 1 
can’t do anything w ith them , and 
Mr. H ilton  has little  if any m ore 
influence over them  than I have. 
W hen they are in school steadily, 1 
have peace from  a quarter to  nine in 
the m orn ing  until a little  after three 
in the afternoon, in terrup ted  only by 
the luncheon hour. T he older chil
dren are required to study some les
sons a t home. T hese keep them  
partially  quiet the g rea ter p art of the 
evening. But during  vacation, when 
they all are w ithout regular occupa
tion and are on m y hands all the 
time, they drive me nearly crazy. I 
know how it was last sum m er, and 
they are older and m ore wilful now 
than they were a year ago. I don’t 
know how I ever shall stand it.”

H er frank adm ission rem inds one 
of the old new spaper quip tha t “A 
teacher is a person hired to  give 
parents five hours rest a day.” I t is 
needless to say th a t the children have 
fulfilled their m o ther’s prediction, and 
during  these vacation weeks have 
m ade life all but unbearable to those 
about them ; and also needless to  say 
th a t a like sta te  of affairs exists in 
m any o ther homes.

H ere  are Mr. and Mrs. H ilton, two 
young m iddle-aged persons, both 
bright, intelligent, capable, and seem 
ingly not lacking in force of character, 
but nevertheless perm itting  their 
th ree children, a boy aged th irteen , 
a girl of eleven, and ano ther boy of 
eight, to  run over them  com pletely, 
oftentim es rendering  the hom e any
th ing  bu t a place of rest and com fort. 
T he “H ilton  k ids” are the dread of 
the neighborhood, and as they  daily 
are grow ing larger and m ore head
strong, they  are becom ing a source 
of constan t anxiety to  both  their par
ents.

Now w hat is the trouble? W hat 
have been the causes th a t have led 
up to th is lam entable situation? T he 
unruliness of the young H iltons has 
been form ing all their lives. I t  would 
be im possible for the best disciplinar
ian in the w orld to  m ake them  over 
into good and fairly agreeable chil
dren in a week or even in a year. T he 
w rong tendencies have go tten  too 
firm a hold.

Mr. H ilton always has shirked any 
responsibility  regard ing  the govern
m ent of the children. Mrs. H ilton 
m ust a ttend  to all that. H is line of 
reasoning is th a t she is on the ground 
—he is not. He does not ask her to 
m anage his salespeople o r office 
force; why should he bo ther w ith the 
children? Then he feels tha t he is 
too busy, his mind too much engross
ed with w eighty m atters, to give a t
tention to w hether his older boy 
T heron  is scrapping daily w ith the 
neighbor boys, o r his daughter Clara 
becom ing saucy and im pertinent and 
disobedient to her m other. O f course 
he frequently  adm onishes the children 
to “ Be good and m ind M am ma,” but 
he never sees to it tha t M am m a’s 
wishes are carried into effect. Mr. 
H ilton ’s m istake has been sim ply a 
b ig sin of om ission—com plete neg
lect of a plain duty.

As to Mrs. H ilton , from  their ear
liest infancy she has m ade the very 
common m istake w ith her children 
of ge tting  along as seemed easiest 
for the time being. She has a great 
dread of scenes and always has tried 
to keep th ings sm ooth. T he children 
soon learned to take advantage of this 
weakness.

I t  is not only unkind but unwise 
to make a practice of adm inistering 
reproof or correction  in the presence 
of outsiders, and a good governor 
rare ly  finds it necessary to do so; 
bu t on the o ther hand children fully 
understand tha t a good governor has 
no fears of a little  disturbance, and if 
necessary will stop anything in o rder 
to deal p roperly  w ith refracto riness

Mrs. H ilton  never has seemed to  
have any preception of the w rong ten 
dencies th a t need n ipping in the bud, 
the little  beginnings th a t do not 
seem so very bad at first but which if 
allowed to  grow  and develop cause a 
child to  becom e a te rro r  la ter on. 
Good behavior is largely a m atte r of 
habit. A small child ought no t to be 
punished severely or even punished 
a t all for being noisy at any im proper 
tim e or place, o r for being a little  
rude. A gentle spoken correction 
should be sufficient. A well-behaved 
boy or girl is the product, no t of m any 
reprim ands and much flagellation, but 
of quiet, skillful, unrem itting  train- 
ing.

Mrs. H ilton  has fallen into the e r
ror, very com m on with m others who 
are weak in contro l, of reso rting  to 
threats. “ If you do so and so, I shall 
punish you severely.” T he children 
usually go and do so and so, the 
th rea t not having the d eterren t effect 
she hoped for. I t  is perhaps incon
venient at the tim e to  adm inister the 
prom ised punishm ent, o r the culprit

m akes out th a t w hat he o r she did 
wras not actual disobedience of the 
rule laid down, but some slight v a r
iation from  direct disobedience. iT e  
H ilton children have become very ex
pert at this kind of argum ent, and 
m ake m inute d istinctions and hair
b readth  discrim inations equal to a 
flaunty quibbling lawyer. Com m only 
they  m anage to  beg off. T heir m o th 
e r’s “Wiell, I ’ll let it go for th is time, 
bu t if you do so again I surely shall 
punish you,” has been heard so often 
th a t it produces no effect w hatever. 
T h is process is repeated over and 
over, and still she w onders a t their 
insubordination.

T he good governor does not de
pend upon th rea ts. T he children 
learn  from  experience in dealing w ith 
him or her th a t for every serious 
m isdem eanor there are  unpleasant 
consequences follow ing prom ptly 
upon the misdeed. Ju s t w hat these 
are depends upon circum stances and 
conditions. T he m istakes m entioned 
have been enough to  m ake the H il
ton children w hat they are. T here  
are  o ther m istakes which p aren ts who 
simply ought to know b e tte r are 
m aking every day.

O ne is th a t of continually  rep rov 
ing and reproaching and nagging at 
a child fo r w rongdoing, and never 
com pelling him to do differently. A n
o ther closely allied to this last is th a t 
of refusing  at first alm ost every re
quest of child m akes, and then, as 
he coaxes o r becom es insistent, yield
ing to  his dem ands.

T he people who do not understand 
children, who never really  w ere chil

dren them selves o r who have fo rg o t
ten how it seems to be a child, always 
are unsuccessful in dealing w ith young
sters. Som e very superior persons 
are poor hands with children. They 
don’t know  w hat m otives to appeal 
to. T hey  try  to  w ork on feelings and 
sensibilities th a t are as yet undevelop
ed in the child’s heart. T hey  use 
lines of reason ing  th a t m ight be co
gen t to the ripened saint fully pre
pared to  pass over to  the be tte r coun
try  and en ter into his final reward, 
but which do no t take hold of the 
g row ing boy in the least. T hese 
good people are u tte rly  unable ever 
to  see th ings from  the child’s point 
of view.

In  m any hom es there is w hat may 
be term ed a divided adm inistration. 
If F a th er says Jam es and L aura may 
go to the picnic, M other opposes it. 
M other w ants Carl to take violin les
sons; F a th er “doesn’t care to have a 
fiddler in the fam ily.” And so on and 
so on. If one refuses a request, the 
o ther m atches the refusal with con
sent. T he children soon learn to go 
from  one paren t to the other, and 
naturally  try  to  stand in with w hich
ever one is likely to carry  the day. It 
goes w ithout saying th a t this practice 
is ruinous to  the character of the chil
dren as well as to  the happiness of 
the home.

I t  is a m istake to  have the processes 
of governm ent always in evidence, to 
be continually  in a rum pus w ith chil
dren. Peace with him self and with 
the pow ers tha t be should be the usual 
condition of the child’s mind. T he 
really  good governor, while never
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afraid of a collision w ith a child’s will 
and never weakly avoiding an occa
sion of discipline, rare ly  finds it nec
essary to  m ake occasions of discipline 
frequent. W here there is constant 
antagonism  betw een paren t and child, 
and disobedience and the tran sg res
sion of necessary rules are everyday 
occurences, you m ay be sure th a t 
som ething is w rong, and th a t gener
ally the paren t is m ore to  blame 
than the child.

I t  alw ays should be rem em bered 
th a t prom pt, im plicit obedience, con
ductive as th a t m ay be to paren tal com 
placence, is no t the only nor even the 
chief object of family governm ent. 
The g rea t aim should be to teach the 
child to govern himself. T o  th is end 
he should be instructed  carefully in 
ethics—the grea t science of righ t 
conduct—the m ethods of instruction  
being adapted to  the child’s m ental 
capacity. T he paren tal a ttem p t to 
correct a stubborn, angry, rebellious 
child by reasoning upon abstractions 
is one of the absurdities of m oral 
suasion. T he m oral suasionists are 
strong  in this, how ever, th a t at su it
able tim es and when they are in a 
proper mood to take it, children ought 
to be taught the grounds th a t u n d e r
lie the rules and restric tions they 
are m ade to  obey. T he self-respect
ing father o r m other does no t allow 
a child to dem and an explanation of 
every request o r in junction; but, on 
the o ther hand, w ith the righ t kind 
of paren t the child feels tha t there is 
a ju st and sufficient reason for every 
requirem ent th a t is made. Quillo.

Changes Precipitated by a New Desk.
T he disregard  which some men 

have for the appearances of their of
fices is often hard to explain.

“ Isn ’t it strange,” I said to a fu r
n iture salesm an, “ that some men who 
have well furnished hom es are con
ten t to spend the best part of their 
lives in offices th a t are crude and 
ill kep t?”

“Yes, it is,” he replied. “ I have 
never been able to  see how they can 
stand it. But I suppose it is ju st a 
m atter of habit. T hey get so used 
to it th a t they can’t realize how if 
looks to  o ther people. I had an in
teresting  experience about a m onth 
ago. A new m an connected w ith the 
m anagem ent of a large m anufactur
ing concern came and bought a nine- 
ty-dollar m ahogany desk. I w ent out 
to his office to  see w hat else I m ight 
sell. You should have seen th a t of
fice! T he presiden t of the concern, 
a lthough he had a p rosperous busi
ness and is said to  be w orth  nearly  
a million, sat a t an old battered  up 
desk that w ouldn’t have brought three 
dollars at a second-hand store. A n
o ther officer of the com pany actually  
had for a desk a k itchen table cov
ered with w rapping paper. E very 
th ing  was on th a t scale. But when 
the new desk was put in it opened 
their eyes—it caused a perfect revo
lution. T hey had all their rubbish 
cleaned out, built partitions, had new 
floors put in and bought a num ber of 
m ahogany desks and o ther pieces to  
m atch. T hey  are proud of the ir of
fices now and w onder how they  ever 
stood it before. Jam es M. Golden.

T H IN K  BIG T H O U G H TS.

Better Be Conceited Than a Dreary 
Pessimist.

E very now and then  you hear 
som eone spoken of as a m an of “big 
feelings.” T his refers to  one who has 
a very  large idea of the space he him 
self occupies in the w orld. H e is not 
necessarily  a  conceited person but 
simply pne w ho moves along w ith a 
complacem. »pinion of his own im 
portance. You do no t find him th ru s t
ing him self upon the w orld in an 
egotistic fashion. H e is satisfied to 
realize w ithin his own heart ju st 
w hat he th inks of him self and is per
fectly willing th a t o th er people shall 
form  their own opinions of him, being 
satisfied th a t they  will in tim e be 
forced to take him a t his own valua
tion.

B eing perfectly  convinced of his 
own m agnitude, it is no trouble for 
him to consider everyth ing he under
takes as of the sam e com petent size 
as his own im portance. F rom  this 
point of view, it naturally  follow s 
th a t he should believe o ther people 
have the same idea of his undertak 
ings as he has himself. T h is goes a 
long way tow ard  m aking his various 
en terprises successful. T he stronger 
our conviction is th a t we are on the 
righ t track, the m ore it follows that 
we shall run sw iftly and well along 
the way of our own choice. Confi
dence is a g rea t factor in bringing 
results.

Com m on Poin t of View.
T his gets us into position w here we 

m ay consider w hat psychologists call 
“association of ideas.” Do no t be 
alarm ed at th is; w hat is understood 
by the expression is, tha t the hahit 
we form  of looking at th ings in a cer
tain w ay influences the m anner in 
which we com tem plate any new idea 
which is p resented  to our intelligence. 
N otice the m an w ho often visits his' 
club, there to  hold in tercourse with 
various o th er good fellows who as
sem ble together frequently  for the 
discussion of in teresting  subjects. All 
those w ho thus ga th er together get 
into the way of looking a t th ings from  
w hat m ay be called an harm onious 
or com m on point of view. H aving  
talked a th ing  over they go away 
with a  se ttled  conviction th a t thus 
and so is rig h t w ithout being able 
to tell you, if you ask them , ju s t who 
it was th a t advanced the opinion which 
each one of them  has adopted.

F riendly  D iscussion.
In  like m anner observe the club 

which m eets evenings in the country  
store. T hey sit around on nail kegs, 
cracker boxes, sugar barre ls and coun
ter deeply pondering  and discussing 
various w eighty subjects of the day, 
political and economic. Being accus
tom ed to  each o th er’s society and to  
the th resh ing  out of the questions 
which confron t them , they  do not 
often come to  a conclusion upon any 
m atte r of im portance, until after they 
have had the benefit of th is friendly 
discussion. A lthough they m ay argue 
and apparently  fight am ong them 
selves a t their m eetings, you will gen
erally find th a t in terrogating  anyone 
of them  individually will b ring  forth  
the same expression of opinion as

you w ould obtain from  any o ther 
m em ber of this store debating  society. 
T h is is the resu lt of association of in
tellect, if you please, o r of mind.

L et us look at the subject from  
ano ther angle. A ny person w ho is 
accustom ed to being fairly well d ress
ed alw ays feels a t his or her best 
w hen conscious of the fact th a t they 
h ave .on  good clothing. T o  be in the 
com pany of o thers who make a be t
te r show ing as to  a ttire  causes us to 
feel a t a disadvantage and we are un 
able to give as good an account of 
ourselves as we would if our outw ard 
appearance w ere m ore in keeping 
with our own ideas of the way we 
would like to  appear. E m barrass
m ent under these circum stances is 
ano ther form  of association of ideas.

Evil and Good.
All these th ings go to show w hat 

a very close connection there is be
tw een the m an and the way he re 
gards himself. If he is no t at his 
ease, he is unable to  contro l his 
thoughts and m anipulate them  so as 
to accom plish as good resu lts as his 
faculties are capable of achieving under 
m ore favorable conditions.

T he old proverb is “as a m an think- 
eth so is he.” If  he allows his mind 
to be continually  filled w ith degrad
ing thoughts it natu rally  follow s that 
he him self becom es less noble in his 
character. T hen  when anything new 
is p resented  to his intelligence he 
com m ence to  hunt for the low est 
conception of the  question he is con
sidering. H e looks for evil in every
thing. H e searches for that which 
is bad in the character o fthose he 
m eets. I t  is the result of the asso
ciation of the ideas which he con
stan tly  allows to fill his mind.

O n the o ther hand the m an who 
cultivates noble and uplifting thoughts 
elevates his own character and be
comes a person of loftier manhood. 
H e looks for the good in everything 
and gladly recognizes it w herever he 

. may be able to perceive it.
A D ifferent A ppearance.

I t  is no t surprising, therefore, that 
as he looks upon o ther persons and 
o ther things, so he com m ences to re 
gard himself. H e will no t acknow l
edge to his com panion th a t he is such 
a character as m ight well be asham 
ed of himself, but down in his own 
heart he know s tha t it is so. C on
sequently he never reaches the posi
tion in life which he m ight otherw ise 
obtain.

Apply this to  your business in a 
little  different m anner. If  you are 
continually  regard ing  yourself as a 
failure and your business d isappoint
ing, so they will both prove to be. 
If you can inculcate into your mind 
and heart the belief th a t a fter all you 
are a p re tty  good, so rt of a fellow 
and th a t your business is prospering, 
if not a ltogether as you w ould like, 
at least as well as you have any righ t 
to expect, it will take on a different 
appearance and you will be able to 
progress m ore rapidly than  you ever 
can hope to  do w hen regard ing  your
self meanly.

No U se fo r a Grouch.
T he conclusion of the whole m atter 

is simply this, if you w ant prosperity , 
think prosperity . L ook upon the

bright side of things, not fo rgetting  
to  give yourself a fair am ount of con
sideration. By so doing you will not 
only be happier, but you will be a 
much m ore p leasant com panion for 
all those with whom  you come in 
contact. Nobody has any use for the 
man who has no use for himself. 
Sooner o r la ter he becom es a grouch 
and the only p roper place for a grouch 
is in so litary  confinement. I t  is far 
be tte r to be afflicted with a mild a t
tack of self-conceit than  to  be a 
dreary pessim ist.

Frank If N ot Appreciative.
A wom an of philanthropic tenden

cies was paying a visit to  a lower 
E astside school. She was particularly  
in terested  in a group of poor pupils 
and asked perm ission to question 
them.

“Children, which is the g rea test of 
all v irtues?”

No one answered.
“Now think a little. YV'hat is it I 

am doing when I give up tim e and 
pleasure to come and talk with you 
for your own good?”

A grim y hand w ent up in the rear 
of the room.

“Please, m a’am, youse are b u ttin ’ 
in.”

rf ' l J  A Your Delayed
U V r V V i t f  Freight Easily 
and Quickly. We can tell you 
how. BARLOW BROS.,

Grand Rapids, Mich.

TOREACHYOUR

PATROnS-FRIEHDS
“ 5®air,H10AN STATE V
,  ^  P1 TELEPHONE J

Parcels Post Zone 
Maps

We are prepared to furnish local 
zone maps, about 10 x  14 inches in 
size, showing towns located in first 
and second zones from the place of 
computation (similar to the map 
printed in the Michigan Tradesman 
of Dec. 11). as follows;

500.......... ..........$11.00
1000.......... ..........  13.00
1500.......... .........  15.00
2000.......... ..........  17.00

This includes the making of an en
graved plate about 8 x  10 inches in 
size and the printing at top or bot
tom of plate several lines setting 
forth who is responsible for the dis
tribution of the map. On account of 
the timeliness of the map. due to the 
interest in parcels post at this time, 
no souvenir would be more generally 
appreciated than this.

Tradesman Company 
Grand Rapids, Mich.
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STOVES ÀND HARDWARE

Michigan Retail Hardware A ssociation.
P re s id e n t—F . A. R echlin , B ay  C ity.
V ice -P re s id e n t—C. E . D ickinson, St. 

Jo seph .
S ec re ta ry —A rth u r  J .  S co tt, M arine 

C ity.
T re a su re r—W illiam  M oore, D e tro it.

P relim inary  A rrangem ents for the 
K alam azoo Convention.

M arine City, Ju ly  28—A t a m eet
ing held at K alam azoo on Tuesday. 
Ju ly  15, the Executive C om m ittee of 
the Michigan Retail H ardw are  A sso
ciation com pleted prelim inary plans 
for the holding of the 1914 conven
tion in th a t city.

In  addition to  the Executive Com
m ittee, some of the m em bers of the 
Advisory Board were present and on 
the evening prio r to  the m eeting were 
the guests of the E dw ard & Cham ber
lin Co. at a d inner and inform al 
sm oker at the Com m ercial Club.

I t  was decided to  hold the m eeting 
on February  17, 18, 19 and 20, with 
headquarters at the New Burdick 
H otel and the exhibit in the m agni- 
ficient new A rm ory building which 
is now nearing  com pletion.

The facilities in Kalam azoo are un 
usually favorable for the holding of 
the convention. T he A rm ory is well 
adapted for exhibition purposes and is 
located not over a block away from 
the hotel headquarters at the New 
Burdick.

T here  are ample hotel facilities 
and, as this is the first time the con
vention has m et in K alam azoo, un
usual in terest will undoubtedly be 
evinced in the 1914 m eeting.

A live bunch of hardw are dealers 
has been selected from  the local firms 
to boost for the convention and to 
attend to the planning of details, and 
the new spapers of the city have al
ready begun a cam paign of publicity 
th a t should create a g rea t deal of 
enthusiasm  by the time the conven
tion date rolls around.

T he various com m ittees appointed 
to look after the different features of 
the convention are as follow s:

P rogram m e— F. A. Rechlin, W m . 
Moore, O. J. D arling, A lex Lem ke, 
A. J. Scott.

E xhibit—J. Chas. Ross, H enry  Mer- 
sen, John  Bushouse, E rn est W ise, 
Leo. F. A bbott, A. J. Scott.

E n te rta inm en t—Jam es Van Male, 
R ichard Tolhuizen, J. P. Boerm an, 
L. H oekstra, J. W . Sprigs.

A buyers’ contest will be conduct
ed, w ith valuable prizes offered to 
the dealers who purchase goods from  
the largest num ber of exhibitors.

T he Executive C om m ittee is now 
planning the addition of a new de
partm ent, the details of which will be 
announced shortly . T h is new feature 
will be a m oney saver for all of the 
m em bers of the A ssociation who de-

sire to participate.
A special cam paign for new m em 

bers is being conducted and induce
m ents are being offered for all who 
join betw een now and January  1, 
1914. T he officers hope that by the 
time of the next contention, we will 
have a m em bership above the 1,000 
m ark. A rth u r J. Scott, Sec’y.

Selling H ardw are to  Farm ers.
O ne of the m ost com m on m istakes 

of even the deep th inker is to  group 
men in classes, decide upon the char
acteristics of each class and expect 
the individual to be in congruence with 
the typical man of his class. U ncon
sciously we think of an Irishm an as 
a snub nosed, quick w itted, pugnac
ious m an; the m ulti-m illionaire is a 
stubby, fat, w hite-gaitered, oily m ar
ket m anipulator; the suffragette as a 
scrawny, scream ing old maid.

W e personally  know m en of the 
various classes and they do no t fall 
into the class grouping nor do we 
expect them  to. O ur old friend Tim 
O ’Brien is no t a t all the typical Irish 
m an—but Tim  is an individual, we 
recognize him as a personality . O ur 
banker friend is a thin, honest little 
man, bu t we forget he belongs to the 
m ilti-m illionaire classification because 
we know him.

Perhaps no class is m ore m isjudged 
than the farm ers. City men picture 
him as a straw  chewing, queer talk ing  
m oss back. O n the o ther hand, if 
they have been reading the Saturday 
E vening Post, the city m en go to the 
o ther extrem e; the farm er then  is a 
scientist, Bunsen burner in hand, di
recting  his agricultural operations 
from  his central office.

T he farm er can be m easured by a 
set type—a typical m an who rep re 
sents the whole class—no m ore than 
can the European nobility  o r the 
heathen Chinee. H e is honest, a thief; 
a believer, an a theist; a shirker, a 
p lugger; a relic of ano ther age, o r 
one of the best sam ples of the m od
ern business m an as the case m ay be. 
Each individual has his own m ore or 
less s tro n g  personality  and each one 
m ust be trea ted  as he him self de
serves.

One reason w hy the m an from  the 
large city som etim es fails to  ge t the 
farm ing trade w hen he first com es to a 
small tow n is because he has—uncon
sciously perhaps—classified farm ers; 
he has a preconceived, definite convic
tion th a t a farm er has th is o r th a t 
tra it and he trea ts  all of them  as his 
typical represen tative of the class 
would like to  be treated . H e fails to 
d ifferentiate; he fails to  recognize the 
individuality of his different custom 
ers.

In  a like way the mail order man

H. Eikenhout & Sons

Jobbers of Roofing Material
GRAND RAPIDS, MICH.

If you are in a hurry for a Bill of Goods, 
TRY US.

O rder Hay Tools Now
AND BE SUPPLIED, AS 
THE SEASON IS SHORT

W e Carry
Meyers Hay Tools 

Whitlock Rope 
Diamond Steel Goods 

Blood’s Scythes 
Fenn’s Snaths

Pike & Carborundum Scythe Stones

Other Seasonable Goods
Michigan Oil Cooks

Continental Line Window and Door Screens 
White Mountain and Arctic Freezers

Garden Hose
Revero, Moose—Half and three-quarter inch. 

Sphinx, Elk—Half and three-quarter inch.
Gulf, Clipper—Half and three-quarter inch.

Michigan Hardware Company
Exclusively Wholesale

Ellsworth Ave. and Oakes St. GRAND RAPIDS, MICH.

Foster, Stevens & Co.
W holesale Hardware

157-159 Monroe Ave. :: 151 to 161 Louis N. W.

Grand Rapids, Mich.

Use Tradesman Coupons
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m ay fail—not always of course; but 
occasionally he m ay fail, because he 
has taken a single type as a represen
tative of the whole farm ing class. A 
city man, perhaps, never having had 
individual relations with a farm er, the 
mail o rder advertising  m an or cor
respondent trea ts  every farm er alike. 
H e knows no different course of ac
tion for different cases. He expects 
a m an to show the same lack of in
dividuality tha t a sheep or a young 
chicken show's.

You men on the ground, know ing 
the farm ers personally, thinking ot 
them  as individuals ra th er than  as 
com ponents of a class, ought to be 
able to use arts of salesm anship to ta l
ly impossible for the mail o rder man 
who m akes the m istake of thinking 
tha t all farm ers are alike.—Am erican 
Artisan.

W hat Some Michigan Cities Are 
Doing.

W ritte n  fo r th e  T rad esm an .
Saranac is arrang ing  for its annual 

harvest picnic, to be held Aug. 20.
T he corner stone of the new ad

m inistration building of the Michigan 
School for the Deaf at F lin t will be 
laid Aug. 12 under M asonic auspices.

H olland has turned down the offer 
of a New Y ork m an to  establish a 
large flour mill there.

Chas. J. Levy is the newly-elected 
P residen t of the Bay City Retail 
D ealers’ Association, and preparations 
are being m ade to  en terta in  m em bers 
of the out-of-tow n retailers w ho will 
g a ther in th a t city Aug. 19-20.

The Saginaw B oard of T rade  has 
inaugurated the plan of issuing a 
m onthly bulletin to  m em bers.

K alam azoo grocers and butchers 
will shut up shop Aug. 14 and will 
spend the day together a t Goguac 
Lake, near B attle Creek. T here will 
be athletic contests, w ith prizes.

T he Grand Rapids & Indiana R ail
way has opened a new freigh t house 
a t K alam azoo.

T he H olland Business M en’s A s
sociation will hold a picnic in August, 
probably at Saugatuck. Jacob Lok- 
ker is chairm an of the com m ittee on 
arrangem ents.

A fter Sept. 1 all tra in s on the Jack- 
son division of the M ichigan Central 
will be dispatched from  Bay City. 
The new order will add to  the num 
ber of em ployes living in Bay City.

C luster lights are being installed  in 
the business section of L udington 
avenue, Ludington.

L ansing and Ingham  county are 
claim ing mot*e m otor cars per capita 
than  any o ther section of the State. 
Ingham  has an auto to  every forty- 
one inhabitants.

L ansing grocers and m eat dealers 
will hold their annual picnic a t P ine 
Lake, Aug. 14.

T he Rock P roducts Co., a t C harle
voix, is en larg ing its p lan t and when 
in full operation 125 m en will be em 
ployed F red  IT. A ldrich has been re 
elected as P resident.

Glenn K ent is the new Secretary  
and m anager of the K ent Grain and 
Produce Co., a t K alam azoo.

T he M arquette Com m ercial Club is 
investigating the cost of livng in

M arquette, as com pared w ith  o ther 
tow ns of the U pper Peninsula.

Litchfield, in H illsdale county, is 
planning for a big hom ecom ing cele
bration, to be held Aug. 22 and 23.

A new corset factory  will locate in 
D owagiac, provided local people will 
subscribe for $5,000 w orth  of stock.

M ayor Bailey, of B attle  Creek, has 
vetoed the action of the Common 
Council in appropriating  $500 for the 
home com ing celebration. H e takes 
the ground tha t the celebration should 
be financed by voluntary con tribu
tions of dealers, hotel people and 
o thers who will be directly  benefited 
and that to arb itrarily  saddle the bur
den by taxation  upon people who can 
derive no possible benefit from  the 
event is w rong  in principle and vic
ious is practice.

B attle  Creek has passed a drastic 
dog ordinance. I t  provides tha t the 
ow ner who fails to take out a license 
for his canine can be fined or im 
prisoned.

H artfo rd  will vote Aug. 11 on the 
question of a bond issue of $4,000 for 
w aterw orks im provem ents.

T he Dowagiac Com m ercial Club 
will be re-organized and its m em ber
ship strengthened.

Ionia grocery stores will be closed 
T hursday  afternoons during July, 
A ugust and Septem ber.

T he B olted Basket Co., whose plant 
at Boyne City w as recently  destroyed 
by fire, will resum e operations there.

Muzzles for dogs and license tags 
will be p roper in Boyne City from  
Aug. 1 to  Oct. 1.

LAMSON

RED U CED  O PE R A T IN G  C O ST and 
increased efficiency are the "reasons 
w hy" you see Lam son Service in over 
80 per cent, of the world's leading stores. 
LAM SON CA RRIERS are the tried and 
proven result of more than th irty  years 
of specializing by the originators of Store 
Service Apparatus—Service fads and 
freaks ipay come and go. but Lamson 
Service goes on forever because of its 
common-sense business economy.

A s k  Y o u r N eighbor!
Wire, Cable, Tube, Bell and Pick-up Carriers

T H E  LA M SO N  C O M PA N Y
Boston, U. S. A.

Representatives in all principal cities

mserviceJ

T he Gifford Crate Co., which has 
been m anufacturing  folding crates at 
H artfo rd , will re tu rn  to  M ancelona 
and the factory  vacated will be occu
pied by the F lartford  Spray and Gas 
Engine Co., a new concern at H a r t
ford.

A ugusta is preparing  for a hom e
com ing Aug. 15 and 16.

Bay City retail clothiers are p repar
ing fo r the S tate  convention, to  be 
held in th a t city Aug. 19 and 20, and 
150 v isitors are expected.

T he G eneral M anager of the M ich
igan C entral assures the city of Jack- 
son th a t the com pany has plans for 
elevating its tracks and building a 
new station there, w ith o ther im prove
m ents. T he old city park  will be 
used for factory  sites.

A traffic bureau has been form ed 
as an adjunct of the K alam azoo Com 
m ercial Club, w ith R. R. B renner as 
chairm an.

T he Grand T runk  has sta rted  w ork 
on its new passenger sta tion  at 
Owosso.

G rocers and butchers of Pontiac 
will hold a picnic at Bois Blanc Aug. 
7 . A lm ond Griffen.

D elays are not alw ays dangerous; 
on the contrary , they are advantageous 
when we are about to give way to a 
burst of bad tem per.

H is satanic m ajesty may love a 
hypocrite like a brother.

It scarcely pays to  associate with 
people who make you feel cheap.

SADDLERY HARDWARE
{ g S U N ;B IM fg §  ......................... "

We have a very complete stock of Saddlery Hardware on hand, and you 
will find that there is a steady demand for this line of goods at all times.

Buckles, Rings, Trace Carriers, Snaps, Etc., in fact everything to make 
the line complete. Send to-day for catalogue No. 8.

Brown & Sehler Co.
Home of Sun-Beam Goods Grand Rapids, Mich.

Reynolds F le x ib le  A spha lt S h ing les
HAVE E N D O R S E M E N T  OF LE A D IN G  A R C H IT E C T S

Reynolds Slate Shingles After Five Years Wear Wood Shingles After Five Years Wear

Beware of Imitations. Ask for Sample and Booklet.
Write us for Agency Proposition. Distributing Agents at

Kalamazoo Columbus Youngstown Utica Milwaukee
Battle Creek Cleveland Buffalo Scranton St. Paul
Flint Cincinnati Rochester Boston Lincoln. Neb.
Toledo Dayton Syracuse Worcester Chicago

And NEW YORK CITY

Detroit
Saginaw
Lansing
Jackson

H. M. REYNOLDS ASPHALT SHINGLE CO.
Original Manufacturer, GRAND RAPIDS, MICH.

Klingman’s Sample Furniture Co.
The Largest Exclusive Retailers of 

Furniture in America
Where quality is first consideration and where you get the best 

for the price usually charged for the inferiors elsewhere.
Don’t  hesitate to write us. Yor will get just as fair treatment 

as though you were here personally.

Corner Ionia, Fountain and D ivision  Sts.
O pposite M orton H ouse Grand Rapids, M ichigan
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T H E  T IM E  TO F IG H T  IS  NO W .

Bill T oo ts stood in his deserted  door 
A nd gazed across a t his rival’s store.
H e felt th a t business w as going to  smash,
H e could hear the sickening crash
Of the sheriff’s ham m er as he sold
The stock which had grow n so stale and old.

A drum m er approached with a friendly smile 
And lingered to ta lk  w ith Bill awhile.
H e heard Bill sw ear and loud deplore,
“T rade was bette r before the w ar.”
“Now say, fo rget it Bill, the w ar is done,
And business to-day is no t pure fun.”

Old Bill sighed as a frow n he wore,
“Yes worse, and worse, I ’m w orn to the core,” 
The drum m er pondered awhile as he stood 
T hen looked at the decaying wood,
Of the doorstep  and a t the w indow s dim 
W hich scarcely allowed the light w ithin.

“ Now, Bill, I ’ve a plan I th ink  is wise,
If you’ll listen old chap I would advise 
A coat of pain t and a brand new floor,
New windows would make a be tte r store, 
A dvertise a big bargain sale, don’t fail 
T o  clean out the s to c k 'th a t’s grow n so stale .”

“ Place a sign over your door at once,
I t  will take nerve, but you’ve got to  hunch 
If you w ant to lead in the business race.”
Old Bill pondered, then o’er his face 
T here  came a smile and he danced with glee, 
“D rum m er, ju st keep your eye on me.”

F o r  over a week around tha t store
W as a strange sight such a ne’er seen before,
P ain ters and carpenters m ade th ings fly,
And Bill T o o t's  rival scarce believed his eye,
T hen came the papers w ith ads galore 
T elling  of savings at T o o t’s rem odeled store.

T he weeks rolled ’round and the drum m er called 
A t the old store w here he was often stalled,
H e stared  as he saw the busy place,
Old Bill certainly was in the race,
He came and grasped the drum m er's hand, 
“I ’ve saved you an o rder to beat the band.”

“My plans seem to have tu rned  the trick .”
“You bet they have turned it slick,
A man is a chum p to  cuss at fate 
W hen business is off and it looks too late.
I used to  dream  of before the war,
T he fight is now to  fill the s to re .”

H ugh K ing H arris.

er and I am too busy now to w aste

Grand Council of Michigan U. C. T.
G rand  C ounselor—E. A. W elch , K a la 

m azoo.
P a s t  G rand  C ounselor—Jo h n  Q. A dam s, 

B a ttle  Creek.
G rand  J u n io r  C ounselor—M. S. B row n, 

Sag inaw .
G rand  S e c re ta ry —F re d  C. R ich te r, 

T ra v e rse  C ity.
G rand  T re a su re r—H en ry  E . P e rry . D e

tro it.
G rand  C onductor—W . S. L aw ton . G rand  

R a p id s ..
G rand  P ag e—F . J . M outier, D e tro it.
G rand  S en tinel—Jo h n  A. H ach . J r . ,  

C oldw ater.
G rand  C hap la in—T. J .  H an lon , Jackson .
G rand  E xecu tiv e  C om m ittee—Jo h n  D. 

M artin , G rand  R ap id s; A ngus G. M c- 
E a ch ro n . D e tro it; J a m e s  E . B u rtless, 
M arq u e tte ; L  P . T hom pklns, Jackson .

Michigan K nights of th e  Grip. 
P re s id e n t—F ra n k  L. D ay, Jack so n . 
S ec re ta ry  a n d  T re a su re r—Wm. J . D ev- 

ereaux , P o r t  H uron .
D irec to rs—H . P . G oppelt, S ag inaw ; 

J . Q. A dam s, B a ttle  C reek ; Jo h n  D. 
M artin , G rand  R apids.

Michigan Division, T. P. A, 
P re s id e n t—F red  H . Locke.
F irs t  V ice -P re s id e n t—C. M. E m erson . 
Second V ice -P re s id e n t—H . C. C ornelius. 
S ec re ta ry  an d  T re a su re r—Clyde E.

Brow n.
B oard  of D irec to rs—C has. E . Y ork, E. 

C. L eavenw orth , W . E . C row ell, L. P . 
H adden , A. B. A llport, D. G. M cL aren , 
J .  W . P u tn am .

W afted Down From Grand-Traverse 
Bay

T raverse City, July 28—T raverse 
City U. C. T. Council held its regular 
m eeting Saturday evening with Senior 
Counselor W . F. M urphy in charge 
of the gavel. R egular routine of 
business was transacted  and also had
initiation. P ast Counselor c )olc
brought in the silk: flag w'hic h -was
presente■d by Grand C ounselor .\d ;uns
to this Council and it certainly is a
beauty. T he Counc;il extended Gr and
Counsel or Adam s ;i hearty  v<ote of
thanks for the flag and also for the
spirit in which he te ndcred it.

Geo. M cN utt, of Cadillac, has ac-
cepted a position with the 1irooks
Candy (l’o., of Gram 1 Rapids, and will
cover adjacent territo ry .

Adriain O ole was called to Gr and
Rapids !last week, owing to  the de ath
of his bro ther.

P eter Anderson, bette r known as
“Yankee; Girl P e te ’ of Grand R ap-
ids, has accepted a position wi th the
W orden G rocer Co. and Byron Sheel-
er will cover this t errito ry  formiirly
w orked by Pete.

H arry  O lm stead, banker of Central 
Lake, a ttends the Saturday n ight pub
lic dances in our city now. Some 
class to you, H arry . Oh, you 
“T an g o !”

A t last we have found one man who 
appreciates our w ork ju st because we 
m issed w riting  one week. Bob Case, 
the congenial m anager of the  H andy 
H ouse, of M ancelona, has dropped 
the T radesm an, but we hope it will 
only be for a sho rt time.

Geo. B. Craw, of Petoskey, now

covers his te rrito ry  w ith a machine. 
Some class, George.

W e clipped the follow ing from  the 
G rand Rapids H erald  and m ust say 
th a t H om er is certainly som e fisher
m an: “ Friends of Ralph Baker, of 
D etro it, to-day look upon him as 
some fisherm an, as the resu lt of a 
catch he made while on his vacation 
spent on one of the Petoskey inland 
lakes. Mr. Baker and H om er Linsea, 
of Petoskey, w ere fishing from  a 
boat. Mr. Baker suddenly go t a bite 
and a rainbow  tro u t was struggling  
on the end of a line. A terrific battle 
began, but d idn’t  last long, for the 
fish leaped four feet clear of the w ater 
and landed in the boat w ithin a few 
inches of Mr. Baker. Fearing  the 
tro u t was about to attack him, the 
fishermen prepared  to leap into the 
w ater, bu t when they saw the w ater 
denizen gasping on the bottom  of the 
boat, they  changed their m inds.” Mr. 
Linsea covers this te rrito ry  for M or- 
ley B ro thers of Saginaw.

O w ing to inadequate transporta tion  
facilities it has been decided not to  
hold our picnic at S u tton ’s Bay this 
year. W e dislike very much to  make 
this announcem ent, for the m erchants 
o f S u tton’s Bay certainly tendered 
us a m ost cordial invitation to  m eet 
w ith them  and we are positive that 
they would show us a good tim e and 
we have the kindest of feeling for 
each one of them , but for reasons 
given above it will be im possible to 
accept of their hospitalities. N ever
theless, we once m ore thank you.

Jam es F o rtie r  and family, of Grand 
Rapids, are reso rting  a few weeks in 
our city. Jim  sells oil fo r the S tan
dard Oil Co.

E. W . D ray and family have re 
turned from  an extended visit to  D e
tro it, Cleveland and o ther poin ts of 
in terest. O f course, E. W . paid his 
house, the Boydell Pain t Co., of D e
tro it, a sho rt visit while in the city.

The chairm an of the en tertainm ent 
com m ittee w ishes to  sta te  th a t our 
next annual picnic will probably be 
held a t our driving park  on Saturday, 
A ugust 16. T his seems to  be the only 
place available a t this late hour and, 
ow ing to the location, we should 
have a record breaking crowd. Cer
tainly, the m em bers cannot com plain 
on excessive transporta tion  charges 
and we will have all the conveniences 
and a g reat deal m ore than  at o ther 
places we m ight choose. Com e on, 
boys, m ake yourself a com m ittee of 
one and boost for our picnic and help 
our com m ittee to  m ake th is one 
grand success. Tnvite your friends and 
bring  full baskets. W e will have all 
kinds of gam es and enjoym ent for all.

T he T rum ble H otel, of E vart, has

opened its doors to  the public under 
the m anagem ent of F. C. Rood and 
is giving the boys their m oney’s 
w orth.

H om er R. Bradfield, representative 
of the W oodhouse Co., of Grand 
Rapids, has engaged in the produce 
business in a sm all w ay in our city. 
Best of wishes, H om er.

F red  C. R ichter.

A Little of Everything and— 
M ears, July ,18—I see by the last 

issue of the T radesm an that friend 
Lee in his M uskegon Breezes has ju st 
awakened to  the fact th a t I am dead 
and buried. E very th ing  in th is neck 
of the w oods being the same as usual 
—or a little  m ore so—I did not w ant 
to use up valuable space and have 
you curtail such brillian t w riters as 
Lee, G oldstein, P fander etc. Even 
if the rest do Guy Pfander, I know 
your readers would have to pass my 
dope up during the extrem e ho t w eath

my time or w ear out your readers. 
I have to  steal the tim e to 
read the T radesm an. T he sea
son is in full bloom at Juniper 
Beach resort, near here, and the lake 
shore is filled with resorters, huckle
berry  pickers, sand flies and aviators 
who have to be fed. I w as down 
feeding the sand flies to-day, as both 
sides of my big nose and, in fact, my 
whole body will prove. T here  w ere 
tw o airships flying over. I did not 
feed the passengers, as the people 
in the airships felt above me—a moss- 
back grocer—and, to tell the tru th , I 
felt beneath  them . O ne of the avia
to rs  hollered som ething to me that

HOTEL CODY
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I did not understand clearly, but it 
sounded like “Come and have a drink.” 
As I didn’t w ant to m iss anything, I 
prom ptly  w ent down to  the bar. He 
kept flying and there I was, dry as a 
fish and no t a vessel in sight, so 1 
couldn’t even help a schooner over the 
bar. I think the aviator was M artin, 
who came down this afternoon. I got 
him beat, as I am up in the air yet.

A lot of the boys will be sore at 
J. Lee for stirring  me up, as they were 
just congratu lating  them selves on the 
fact tha t I had quit w riting  and ro as t
ing them . W ell, Lee, I sure am the 
guy th a t kept store  in M ears these, 
m any years, but I contem plate re tir- 
in on my 85th birthday. H ow  tim es 
flies! I t  seems only a few days since 
I was young, innocent and foolish 
and sta rted  this m am m oth departm ent 
sto re  in w hat was then a small ham 
let. M ears has since grow n to a city 
of 172 inhabitants, beside a bunch of 
Ita lians who are here laying new 
steel, as the P. M. R. R. has worn 
out a set of rails ju st hauling freight 
for me. By heck, such a business! 
As I sta ted before, I intend to  retire  
on my 85th birthday, as there  are two 
vital stages in a m an’s life—the first 
when he refuses to buy his wife a 
new hat and the period when he is 
between 83 and 110 years old. If he 
passes the la tte r age safely he has 
nine chances out of seven to live to 
a ripe old age.

T hank you kindly, Mr. Lee, for for
g etting  me not.
Oh, i t ’s nice to  be rem em bered , M r. Lee, 
F eels  good to  hav e  som e one th in k  of me. 
T h o u g h t m y frien d s  had  gone aw ay ,
Yes, gone aw ay  to  s ta y
B ecause I  balled  th e m  out, M r. Lee.

W ere  you acq u a in te d  w ith  me, M r. Lee, 
You w ouldn’t  w a s te  a  s ing le  th o u g h t 

on me.
A sk W elt on o r h is  boss
O r th e  d ra y m a n ’s one-eyed  hoss
If  I ’m  n o t th e  w o rs t w h a t is. M r. Lee.

In th e  fu tu re , do th e  w ritin g , M r. Lee, 
As to  read ing , well, le ave  th a t  to  me 
T h a t’s  w here  you an d  I each  sh ine,
] w on’t w rite  a n o th e r  line
Good bye and  good luck  to  you, M r. Lee.

C. A. B rubaker.

Death of W in S. Person.
Ishpem ing, Ju ly  28—The Ishpem ing 

custom ers of the K row er-T ynberg  
Co., of New Y ork to-day received 
news of the death of their represen
tative, W in S. Person, who w as one 
of the best known com m ercial trav 
elers visiting the U pper Peninsula.

Mr. P erson  was in Ishpem ing for 
the K row er-T ynberg  Co. on June 1. 
H e bade his custom ers good-bye, as 
he was to resign  his position w ith the 
com pany, and had accepted a place 
with an underw ear m anufacturing  
concern in the W estern  territo ry . H is 
parents, who are said to  be well-to- 
do, recently  moved from  Iow a to 
California, and Mr. P erson  had p lan
ned to spend his sum m er vacation 
with them.

T here are few b e tte r known, or 
m ore popular traveling  men than the 
deceased. H e had been with the 
K row er-T ynberg  Co. for tw o years, 
having left the Carson, Pirie, Scott & 
Co., of Chicago, to take a position 
with th a t house.

B arney Sikkem a has engaged in the 
grocery business at 1159 K alam azoo 
avenue. T he stock was furnished by 
the W orden G rocer Co.

CLO VERLAN D.

Zephyrs From the Upper Peninsula 
of Michigan.

M arquette, July 28—Gee, ’tis aw ful
ly good to see a page and a half of 
real good stuff from  Sunny Jim .

O ur old time delight in w riting  for 
the Michigan T radesm an will be re
stored  when we succeed in closing 
negotiations w ith our dear friend, 
B ro ther W ilbur Burns, or some o ther 
equally eligible person, to steal 
B ro ther Stow e’s blue pencil, even :f 
only for a short time.

W e are progressing  quite favorably 
with our arrangem ents for the en te r
tainm ent of the G rand Council offi
cers on their annual visit to  our 
Council on Saturday, Sept. 27. H ow 
ever, we had a severe setback yes ter
day, as we had arranged  to  transact 
considerable detail w ork during the 
visit of B ro ther W heeler to our city, 
but search as we m igh t,- he was no
w here to be found, even though we 
enquired at all the churches and o th 
er places w here he m ight be likely to 
be found. I t  m ay be sta ted  we over
looked the H otel M arquette.

W e w ere pleased to  see the genial

face of Jim  M oore at our Council 
m eeting last Saturday evening.

Seems to me th a t F red  R ichter him 
self could have furnished th a t certain 
address to  tha t wom an, instead of un
necessarily  publishing the item  in the 
T radesm an. Bum idea!

Say, fellow correspondents, just 
betw een ourselves, don’t you think 
that E d ito r Stowe is developing some 
real “honest to  goodness” eccentrici
ties of la te? F o r instance, his p ro
nounced aversion to  poetry. Yes, 
real good classy poetry , for the m ost 
part. F o r instance, the P eerless F os
ter, the artistic  Guy P fander and the 
“Uncle Josh  Spruceby like” Follis, all 
of whose poetic p roductions have 
reached the hall of fame. W e m ust 
confess w ith con trite  hearts, however, 
th a t Jim  G oldstein’s and F red  R ich
te r ’s productions can be relegated to 
the discard w ith the blue pencil no 
tation , “simply ro tten ,” w ith a fair 
degree of justice and with a kindly 
respect for the outraged feelings of 
the readers of the T radesm an.

T he copper country  hardw are trade 
is fo rtunate  in the possession of at 
least tw o artistic  window decorators, 
each infusing a distinctive personality

to their window displays. W e refer 
to F red  W estco tt, of the I. E. Swift 
Co., at H oughton, and F rank  Prince, 
of the P o rtage  Lake H ardw are Co., 
also of H oughton. Mr. W estco tt's  
strong  hold is a refined taste  in a r
rangem ent, always m aking his w in
dows so catchy and a ttractive that 
they com m and a tten tion  and adm ira
tion, while the w ork of Mr. Prince 
possesses an individuality of ideas 
which one could easily understand 
were they personally  acquainted with 
Mr. Prince. W e are pleased to  sub
mit to-day a halftone picture of his 
la test window, the basis of which is 
suggested by the parcels post. I t  
represen ts a heap of m any thousand 
envelopes addressed to  the firm, with 
the addressed side exposed, to which 
is constan tly  being added new ones 
by m eans of a mechanical device to 
pour them  from  a mail bag a t an 
elevation. All of the le tte rs  are from  
the com pany’s various correspon
dents, received in the regu lar course 
of business, and in itself serves as a 
splendid advertisem ent of the im 
m ense am ount of business th a t this 
m odern and up-to-date com pany does 
th rough the mails. Mr. Prince, by

m eans of this window display, calls 
attention  to the com pany’s splendid 
facilities for transacting  business by 
parcels post, but it also em phasizes 
its facilities for transacting  business 
by telephone and an im m ense desk 
phone in one corner of the window 
serves to call a tten tion  to this feature 
of the business.

W e have at least one hotelkeeper in 
the Cloverland region whose heart 
is in the righ t place and w hom  we 
should all appreciate in a substantial 
way and come across with a liberal 
patronage. I refer to our friend, Lou 
M alette, of the O ssaw inam akee H o
tel, a t M anistique. A few days ago 
he was waited upon by a com m ittee 
of the local Commercial Club, asking 
him to make reservation of fourteen 
room s for so m any m em bers of the 
S tate T ax  Commission. H is answ er 
was characteristic of the m an and 
was given w ithout a m om ent’s hesi
tation. I t  was som ething like th is. 
“W ouldn’t I be a blankety blank fool 
to reserve fourteen room s for these 
fellows whom  I may never see again 
and, in doing so, have to tu rn  down 
the boys who come here regularly  
once a week, once in tw o weeks and

once a m onth, who are my regular 
source of revenue and who depend on 
me to furnish them  with room s when 
they come? No, sir. If we have any 
room s to spare when they come, they 
will get them , but no reservations 
with me.” T his is in strik ing  con
trast with some of the hotels in o ther 
p arts of the C loverland region where 
they  fill up the hotels for teachers’ 
institu tes and such like to the ex
clusion of regular patrons. W e know 
of several cases w here traveling men 
who have been guests of certain ho
tels for from  tw enty  to thirty-five 
years have been tu rned  out in the 
cold, cold w orld because the house 
was full of school teachers who hold 
their institu tes in a given town only 
from  once in five years to once in 
ten years. V iew ing it as simply a 
cold business proposition only, Lou'= 
position is the logical one, but with 
Lou it is m ore than that. I t is a warm 
hearted  consideration of friendship 
b rought about by years of in tercon
tact.

W ere it no t for a fear w ithin us 
th a t E d ito r Stowe would use his blue 
pencil on it, we would a ttem pt to 
w rite up the strike in the copper 
country, but we are afraid th a t “his 
ed ito rsh ip” m ight consider it a topic 
which can be better handled by the 
new spapers, so far as the news fea
ture is concerned. In fact, we know 
not w hat he m ight think, as we have 
already m entioned tha t we fear he is 
falling into eccentricities.

Ura Donald Laird.

News of the Grand Rapids Boys.
Grand Rapids, July 29— N ext S at

urday, Aug. 2, will be m eeting night.
Sunny Jim, form erly of Ludington, 

but now of Detroit, is in town this 
week. T hey will come back to the 
old love.

It is custom ary am ong hardw are 
salesm en, when two happen to get 
in the same town, to call on the same 
hardw are dealer to divide the busi
ness. W e are inform ed that Fred 
R ichter takes all he can get and lets 
the second man take what Pat shot 
at.

Mr. and Mrs. H arw ood, of 1449 
Lake Drive, are the parents of a baby 
girl, born Ju ly  28.

Some time during the m onth of 
A ugust there will be a U. C. T. pic
nic. Come to the m eeting next Sat
urday evening and get the date and 
the place.

If you ever stop at Fennville, don’t 
fail to make yourself at home, at the 
Stevens H otel, a very classy and up- 
to-date place.

Mrs. B. A. Hudson had to be taken 
to the hospital for a second operation 
since our last w eek’s notice. She is 
im proving now as far as we know.

L ast M onday our Sentinel, Tom  
D riggs, celebrated his 72d birthday 
by a ttend ing  the circus. T h is was the 
first circus he has seen since 1872.

Several of the boys were seen 
w atching the circus parade last M on
day when they should have been out 
calling on the trade. W e have their 
names and if they  don’t come across 
with a cigar a t the m eeting next 
Saturday, we shall publish their 
nam es next week. W m. D. Bosnian.
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P res id en t—W ill E . Collins, Owosso. 
S e c re ta ry —E. T. Boden, B ay City. 
T re a su re r—E. E . F au lk n e r, D elton. 
O th e r  M em bers—Jo h n  J . C am pbell, 

P igeon ; C has. S'. K oon, M uskegon.
M arq u e tte  M eeting—A u g u st 12, 13 and  

14.
G rand R ap id s  M eeting—N ovem ber 18, 

19 a n d  20.

Michigan State Pharm aceutical A ssocia
tion.

P res id en t—H en ry  K iechel, G rand  R a p 
ids.

F ir s t  V ice -P re s id e n t—F . E . T h a tch e r, 
R avenna.

S'econd V ice -P re s id e n t—E . E . M iller, 
T ra v e rse  C ity.

S e c re ta ry —Von W. F u rn iss , N ashv ille .
T re a su re r—E d. V arnum , Jonesvillu .
E x ecu tiv e  C om m ittee—D. D. A lton, 

F re m o n t; E d. W . A ustin , M idland; C. 
S. Koon, M uskegon; R. W .  C ochrane, 
K alam azoo ; D. G. Look, Low ell; G ran t 
S tevens, D etro it.
Michigan Pharm aceutical T ravelers’ A s 

sociation.
P re s id e n t—F . W . K err, D etro it. 
S e c re ta ry -T re a su re r—W . S. L aw ton. 

G rand  R apids.

Grand Rapids Drug Club. 
P re s id e n t—W m . C. K irch g essn er. 
V ice -P re s id e n t—E . D. D e L a  M ate r. 
S ec re ta ry  an d  T re a su re r—W m . H . 

T ibbs.
E xecu tiv e  C om m ittee—W m . Q uigley, 

C h a irm an ; H en ry  R iechel, T h e ro n  F orbes.

Quality in Side Lines.
T he w riter is a believer in side 

lines. T he departm ent store is cu t
ting into the drug business righ t and 
left, the grocer sells soaps and ex
tracts, even the m anicure girl is com 
ing forw ard with a line of to ilet p rep
arations. Self-preservation is the first 
law of nature, and it applies to the 
business w orld as well. I t  is a good 
th ing  to fight back. O utside of this, 
the d ruggist is often required to carry 
side lines as a m atter of accom m oda
tion. But, anyhow, the w riter be
lieves th a t any honest side line is a 
good thing.

Now, here is w here d ruggists often 
fall down. T hey put in side lines 
th a t they don’t know anything about. 
A w ell-rem em bered case is tha t of a 
d ruggist who had an unusually good 
repu tation  for fine drugs and chem 
icals. H e had built th is up carefully 
for years. D rugs th a t came from  his 
sto re  were know n to  be pure. O ften 
he threw  away stuff th a t was appar
ently  good. I t  w asn’t fresh, and he 
was a crank on freshness and fine 
quality. T h is crankiness didn’t hurt 
him any. He got be tte r prices than  
any druggist in his neighborhood—it 
w as a suburban locality— and all the 
doctors sw ore by him.

Calls for pain ts and oils had come 
to  him, and he decided to  put in paint 
as a side line. N oth ing  out of the 
w ay about th a t; pain t is com m only 
carried by m any drug stores. T his 
d rugg ist knew  nothing w hatever 
about paint—not the first th ing—and, 
unfortunately , ju s t a t th a t tim e a 
salesm an came along and found him 
in a buying mood. T his salesm an 
w as selling an article th a t w asn’t  very 
good, and he stocked the  d rugg ist up

for keeps. I t  was a big order. Now, 
alm ost every can of tha t pain t which 
left the store  caused a kick.

Some purchasers didn’t know 
enough to tell poor paint, bu t m ost 
of them  did. M ost of them  were as
tonished, because the sto re  had such 
an excellent reputation  for high-grade 
goods. T he druggist go t a trifle p ig
headed about it, and tried to  sell the 
line. I t  w asn’t to  get his m oney 
back, for he w asn’t tha t kind of a 
man. But he ju st didn’t like to  adm it 
th a t he had gone into a line of which 
he knew nothing.

H is com m on sense go t the upper 
•hand shortly , however, and then  he 
w ent to  a friend who did know paints 
and got him to help select a stock. 
T he occurrence is no t uncom m on. 
T he lesson is plain enough. In  tak 
ing up unfam iliar side lines, go slow. 
You are not supposed to  know every
thing. and when you don 't know any
th ing  about a line, do no t stock it 
w ithout expert advice. Y our busi
ness repu tation  is an asset to you, and 
when a sm art salesm an stocks you 
up with a doubtful side line, his low- 
grade goods travel on your reputation  
for awhile, and soon begin to  dam 
age th a t reputation  in no uncertain 
way.

Q uality is the th ing  th a t counts in 
all lines. E verybody is beginning to 
adm it th a t now. T here was an era 
in this country  when cheapness had 
the call, but tha t tim e has long since 
departed T he one-price house long 
ago supplanted the m an who did busi
ness on a sliding scale. Som e T urks 
do business on th a t basis, bu t in this 
country  quality  overshadow s price.

Tables Turned by the Town Druggist.
F o r years it has been the custom  

for druggists in the cities to send ad
vertising  m atter to  people living in 
the country, w ith a view to getting  
custom. But w hat would you th ink  
of a druggist in a village of 500 in
hab itan ts sending litera tu re  to  the 
people in a big city? Y et th is is 
being done righ t along to-day, and 
w ith good results. W h a t’s the an
sw er? T he autom obile craze, of 
course.

A druggist in a little , sleepy village 
go t to  nursing  an idea. H e w as lo
cated about ten m iles from  a big city, 
on a beautiful road, bu t a little  off the 
m ain highway. H e go t out an edition 
of 1,000 road maps, in booklet form , 
show ing the roads of th a t section, and 
also show ing prom inently  the location 
of his store. H e had a little  stuff 
about the roads, the beauty of the 
scenery and all th a t so rt of thing, 
and also a few rem arks about his 
excellent soda w ater, good cigars, and

fine lunch features. H is road m aps 
w ere inexpensive affairs, bu t they 
were neat and they  w ere accurate.

N ext he w ent to  the license office 
in the big city and obtained the nam es 
of 1,000 ow ners of autom obiles, and 
th is didn’t exhaust the list by any 
means. A  road m ap w as p rom ptly  
mailed to each of these addresses. Did 
he get results? O f course he got re
sults. Strange cars began com ing 
his way w ithin th ree  days, and they 
are  still com ing, a lthough m any of 
them afie no longer strange.

An advertising  expert who looked 
th is scheme over said there w as p rob 
ably less waste here than  in any ad
vertising  proposition he had ever 
seen. T he indications w ere th a t al
m ost every m an w ho go t one of these 
road m aps preserved it.

T h is is a g rea t th ing  in advertising 
— to get your m atter preserved. To 
even get it read once m eans much, 
but to ge t is preserved m eans a great 
deal m ore, for th is is a guarantee that 
it will be read a g reat m any times. 
T here  is a trem endous loss in some 
form s of advertising  m atter. Take 
the dodgers that are throw n into door
w ays and about the streets. T ons of 
th is m atter is sw ept up and throw n 
away w ithout ever having been read. 
Some cities have stringen t m unicipal 
regu lations about d istribu ting  this 
kind of m atter, and m any apartm ent- 
house ow ners will not allow it to 
come into their houses. T hey  look 
on it as so much trash.

Give a m an a baseball schedule, and 
if he is in terested  in baseball he may 
keep it; if not, away it goes. But 
give an autom obile ow ner a road map 
and you give him som ething in which 
he is vitally in terested . T his is som e
th ing  he w an ts and will take an in
te rest in. T here is a lm ost 100 per 
cent, efficiency in this kind of adver
tising. T he craze is grow ing. N ew s
papers are taking it up and publish
ing routes, m aps and directions for 
country  runs.

No m an w ho owns a car w ants to 
run  around the hot asphalt stree ts  
of the city in sum m er. H e uses the 
city  streets for business, but for plea
sure he w ants the country  roads. 
A nd w here is the m oney spent—by 
the people who are  out on business, 
o r by the people who are out for 
pleasure? T h a t question answ ers it
self. I t  does seem strange to  think 
of a country  druggist c ircularizing a 
big city, but m any of them  are doing 
th is very thing. T he tables are 
turned.

A lm ost any m an can succeed if he 
has a little  good sense and a little 
good nature.

Marquette M eeting of Pharmacy 
Board.

Bay City, Ju ly  28—The Board of 
Pharm acy will hold a m eeting for the 
exam ination of candidates for reg is
tra tion  at the N orthern  S tate Norm al 
School, M arquette, Tuesday, W ednes
day, T hursday, A ugust 12, 13 and 14, 
com m encing at 9 o ’clock of the 12th. 
All candidates m ust be p resen t a t this 
hour.

Candidates m ust file their applica
tion w ith the Secretary  at least one 
week before the exam ination and m ust 
furnish affidavits show ing th a t they 
have the practical experience requ ir
ed and furnish satisfactory  evidence 
to  the Board th a t they have- com plet
ed the equivalent to  10th grade work 
in the public schools. See Section 10. 
W hen necessary this prelim inary ex
am ination may be taken with the reg 
ular exam ination.

A pplication for exam inations and 
blank form s of affidavits for practical 
or college experience may be obtain 
ed from  the Secretary.

Fee for Reg. Pharm acist, $5. Fee 
for Reg. D ruggist, $3. Fee for Re
exam ination: Reg. Pharm acist, $3; 
Reg. D ruggist $2.

E. T. Boden, Sec’y.

Book Every Grocer Should Have.
A rtem us W ard  has issued a new 

edition of his G rocer’s Encyclopedia, 
which is the m ost com prehensive 
treatise  on the subject of groceries 
ever published. No grocer, grocery 
clerk or g rocery  traveling  salesm an 
can afford to be w ithout th is  volume. 
I t  com prises 748 pages, 8 ^x11  inches 
in size. I t  is printed in clear le tte r 
press type and com prehensively illus
tra ted  with halftones and color plates. 
Every article handled by grocers and 
m eat and fish dealers is classified, de
scribed and, in m any cases, illustrated. 
T he T radesm an does not often rec
om m end any publication as highly as 
it feels bou|nd to recom m end this 
one. Mr. W ard  has been identified 
w ith the grocery  business for th irty  
years. F o r tw enty  years he pub
lished the N ational G rocer and for 
twenty-five years he was General 
M anager for E noch M organ’s Sons 
Co., m anufacturer of Sapolio. Mr. 
W ard  is reputed  to  be a m an of large 
w ealth and it looks to  the T radesm an 
as though his Encyclopedia was large
ly a labor of love, because the $10 he 
charges for it is very sm all com pen
sation for a life w ork of th is char
acter.

One m achine can do the w ork of 
fifty o rdinary  men. N o m achine can 
do the w ork of one extraord inary  
man.
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WHOLESALE DRUG PRICE CURRENT

A cetic  ................... 6 @ 8
B oric  ................... 10 @ 15
C arbolic .............. 23 @ 27
C itric  .................. 52 @ 60
M u ria tic  ............... 1%@ 5
N itric  ..................... 5%@ 10
O xalic ................... 13 @ 16
S ulphu ric  ............ 1%@ 5
T a r ta r ic  ............... 38 @ 42

A m m o n ia
W a te r , 26 deg. . . 6%@ 10
W a te r, 18 deg. . . 4%@ 8
W a te r  14 deg. . . . 3%@ 6
C arb o n a te  .......... 13 @ 16
C hloride ............. 12 @ 15

B alsam s
C opaiba ............ 75@1 00
F ir  (C an ad a) . . 1 75@2 00
F ir  (O regon) . . ..40® 50
P eru  ......................... 2 25 @2 50
Tolu ..................... 1 25 @1 40

B e rries

Cubeb .................... 65® 75
F ish  ......................... 15® 20
J u n ip e r  ................... 6® 10
P rick ley  A sh . . • @ 50

B a rks
C assia  (o rd in a ry ) 25
C assia  (S aigon) 65® 75
E lm  (pow d. 25c) 25® 30
S assa fra s  (pow . 30c) @ 25

55 ® 
35@ 
40® 

@ 
@ 
@

U v* U rsl

Oil«
A lm onds, B itte r ,

t r u e  ...............
A lm ond, B itte r ,

a r t i f i c i a l ...........
A lm onds, Sw eet, 

t r u e  ...............

10®

C ubebs ................... @4 50
E rig ero n  ............... @2 50
E u c a ly p tu s  ......... 75® 85
H em lock, p u re  . .  @1 00
J u n ip e r  B erries  . .  @1 25
Ju n ip e r  W ood . .  40® 50
L ard , e x t ra  ......... 85@1 00
L ard , No. 1 . . . .  75® 90
I^avender F low ers  <5)4 00 
L avender, G arden 85@1 00
L em on .......... .. 5 50@6 00
L inseed , boiled bbl @ 51
L inseed , bid. le ss 65@ 60 
L inseed , raw  bbls. @ 50
L inseed , raw  less 54@ 59
M u sta rd , tru e  ..4  50@6 00 
M ustard , a r t if i’l 2 75@3 00
N ea tsfo o t ........... 80@ 85
Olive, p u re  ........  2 50@3 50
Olive, M alaga,

yellow  ........... 1 60@1 75
Olive, M alaga,

g reen  ..........  1 50® 1 65
O range, sw e e t . .4  75®5 00 
O rganum , p u re  1 25@1 50 
O riganum , com ’l 50@ 75
P e n n y r o y a l ......... 2 25® 2 50
P ep p e rm in t .........’ @3 75
Rose, p u re  . . .  16 00@18 00 
R osem ary  F low ers  90@1 00
S andalw od, E. I 
S a ssa fra s , tru e  
S assa fra s , a r t if i’l
S p ea rm in t .........
S perm  .................
T a n sy  ...................
T a r, U S P  ..........
T u rp e n tin e , 
T u rp en tin e , 
W in te rg ree n

. 6 25®6 50 
80® 90 
45® 50
00@6 50 
90@1 00 
75®5 00 
25® 35

@49% 
55® 60

@5 00

Soap (pow d. 25c) @ 15

E x tra c ts
L icorice ................. 24® 28
L icorice pow dered  25® 30

F low ers
A rn ica  ................... 18® 25
C ham om ile (G er.) 25® 35 
C ham om ile (R om .) 40® 50

Gums
A cacia, 1st ........... 40® 50
A cacia, 2nd ........... 35® 40
A cacia, 3d ...............30® 35
A caccia, S o rts  ___  @ 20
A cacia P ow dered  35® 40 
A loes (B arb . P ow ) 22@ 25 
Aloes (C ape P ow ) 20@ 25
A loes (Soc. Pow d.) 40® 50
A sa foetida  ___  1 00@1 25
A safoetida , Pow d.

P u re  ............... @1 00
U. S. P . Pow d. @1 50

C am phor ..............
G uaiac ...................
G uaiac, P ow dered
K ino .........................
K ino, P ow dered  ..
M yrrh  .......................
M yrrh , P ow dered  . @ 50
O pium  ................  6 80@7 00
O pium , Pow d. . .  8 75@8 95 
O pium , G ran . . .  8 90@9 10
S hellac ............... 25® 30
Shellac, B leached  30® 35 
T ra g a c a n th  No. 1 1 40® 1 50 
T ra g a c a n th , P ow  60® 75
T u rp e n tin e  ........... 10® 15

Leaves
B uchu  ................... 1 85@2 00
B uchu, Pow d. . .  2 00@2 25
Sage, bulk  ........... 18® 25
Sage, %s Loose. 20® 25 
Sage, P o w d e re d .. 25® 30
S enna, A l e x ........... 25® 30
S enna, T ln n ...........  15® 20
Senna, T inn , Pow . 20®

bbls. 
le ss 

tru e
W in te rg reen , sw eet

b irch  ..........  2 00® 2 25
W in te rg ree n , a r t ’l 50® 60
W orm seed  ..........  @6 00
W orm w ood ........  @8 00

Potassium
B ic a rb o n a te  . . . .  15® 18
B ich ro m ate  ___  13® 16
B r o m id e ............... 45® 55
C arb o n a te  ........  12® 15
C h lo ra te , x ta l  and

pow dered  . . .  12® 16
C h lo ra te , g ra n u la r  16@ 20
C yan ide ................. 30® 40
Iodide ................... 2 85@2 90
P e rm a n g a n a te  . .  15® 30
P ru ss ia te  yellow  30@ 35 
P ru ss ia te , red  . .  50® 60
S u lp h a te  ..............  15® 20

Roots
A lk an e t ................. 15® 20
Blood, pow dered  20® 25
C alam us ............... 35® 40
E lecam pane, pw d. 15® 20

6 00@6 50 @1 00
90@1 00

D ig i t a l i s .................
G en tian  .................
G inger ...................
G uaiac ...................
G uaiac A m m o n .. .
Iod ine .....................
Iodine, Colorless
Ipecac  .....................
Iron , clo...................
K ino .......................
M yrrh  .....................
N ux  V om ica . . . .
O pium  .....................
O pium  Cam ph. ..  
O pium , D eodorz’d 
R h u b a rb  ................

@ 60 
@ 60 
@ 95 
@1 05 
@ 80 
®1 25 
@1 25 
@ 75
@ 60 
@ 80 
@1 05 
@ 70
@2 00 
@ 65
@2 25 
@ 70

7® 10
7® 10
7® 10

1 @ 1% 
2 ® 5
2%@ 5
1 @ 1% 
2 ® 5

Paints
L ead, red  d ry  
Lead, w h ite  d ry  
L ead, w h ite  oil 
O chre, yellow  bbl.
O chre, yellow  less
P u t t y .......................
R ed V enetian  bbl.
R ed V en e t’n, less _
S haker, P re p a re d  1 40@1 50 
V erm illion, E ng . 90@1 00 
V erm illion, A m er. 15® 20
W hitin g , bbl........... l@  iy ,
W h itin g  ..................... 2® 5

Insecticides
A rsen ic  ...................
B lue V itro l, bbl.
B lue V itro l less 
B ordeaux  M ix P s t  
H ellebore, W h ite  

pow dered  . . . .  
in s e c t P ow der . .
L ead  A rse n a te  . .
L im e & S u lphu r 

Solution, gal.
P a r is  G reen  ___

6®  10 
@ 6% 

7® 10 
8® 15

15@
20®
8®

15®

G entian , pow d.
G inger, A frican , 

pow dered  . .
G inger, J a m a ic a  
G inger, Ja m a ic a ,

pow dered  ___  22® 28
G oldenseal, powd.

12® 16

15® 20
20® 25

t>6 00
Ipecac, pow d. . .  2 75@3 00
L icorice ............... 14® 16
Licorice, pow d. 12® 15
O rris , pow dered  25@ 30
P oke, pow dered  20® 25
R h u b a rb  ........... 75 @1 00
R hubarb , powd. 75@1 25
R osinw eed, powd. 25® 30 
S a rsap a ril la , H ond.

g round  ........... @ 50
S a rsap a ril la  M exican ,

g round  ........... 25@ 30
Squills ................... 20® 35
S'quills, pow dered  40® 60
T um eric , powd. 12@ 15
V ale rian , pow d. 25@ 30

Seeds
A nise ...................
A nise, pow dered
B ird , I s  .................
C an a ry  ..................
C araw ay  ...............
C ardam on  ........
C elery  .......... . .
C o ria n d er ...........
D ill .........................
F ennell ...................
F lax  .......................
F lax , g round  ___
F benug reek , pow.
H em p ........................
L obelia  ...................
M usta rd , yellow  
M ustard , b lack  . .
M u sta rd , pow d.
P oppy  ...................
Q uince ...................
R ape ....................
S abad illa  ...............
S abadilla , powd.
Sunflow er ...........
W orm  A m erican  
W orm  L e v a n t . .

T in c tu re s

15® 20
22® 25
7® 8
7® 10

12® 18 
1 75@2 00 
. 55® 60

10® 15
18® 20 

@ 30 
4® 8
4@ 8
6®  10 
5® 7

@ 50
9® 12
9® 12 

20® 25 
15® 20 @1 00 6®  10 
25® 30 
35@ 45
6®  8 

15® 20
40® 50

M iscellaneous
A cetanalid  ........... 30® 35
^ ! um  ........ .............. 3® 5
A lum , pow dered and

ground  ........... 5® 7
B ism uth , Subni-
„  tr ä te  ............  2 10@2 25
B orax  x ta l  or

pow dered  . . .  6@ 12
C a n th a rad ie s  po. 1 30® 1 50
C alom el ..............  1 20® 1 30
C apsicum  ............. 20@ 25
C arm ine ............... @3 50
C assia  B uds ___  @ 40
Cloves ................. 30® 35
C halk P rep a re d  . .  6® 8% 
C halk  P re c ip ita te d  7® 10
C hloroform  ......... 38@ 48
C hloral H y d ra te  1 00@1 15
Cocaine ............... 3 70@3 90
Cocoa B u tte r  ____ 50® 60
Corks, lis t, less 70% 
C opperas bbls. cw t @ 85 
C opperas, le ss . . .  2® 5
C opperas, Pow d. 4® 6
C orrosive Sublm . 1 20@1 30 
C ream  T a r ta r  . .  28® 35
C uttlebone ..........  25® 3o
D ex trin e  ............... 7® 10
D over's  P o w d er 2 00@2 25 
E m ery , all N os. 6® 10
E m ery , pow dered  5@ s 
E psom  S alts, bbls @ 1% 
Epsom  S alts, le ss 2%@ 0
E r g o t ...................... 1 50@1 7a
E rg o t, pow dered  1 80® 2 00
F lak e  W h ite  ........  12® 15
F orm aldehyde lb. 10® 15
G am bier ............... 6® 10
G ela tine ................  35® 45
G lassw are, full ca ses  80% 
G lassw are , less 70 & 10% 
G lauber S a lts  bbl. @ 1
G lauber S a lts  less 2® 5
Glue, b row n . . . .  11® 15
Glue, b row n g rd  10® 15
Glue, w h ite  ........  15® 25
Glue, w h ite  g rd  15® 20
G lycerine ............. 23® 30
H ops . , ..................  50® 80
Indigo  ................... 85® 1 00
Iodine ....................  3 75@4 00
Iodoform  ..............  4 80@5 00
L ead  A ce ta te  ___  12® 18
L ycopdium  ........... 60@ 75
M ace ....................... 80® 90
M ace, pow dered  90® 1 00
M enthol ............  9 75@10 00
M ercury  ................... 75® 85
M orphine, a ll b rd  4 55@4 80 
N ux  V om ica . . . .  @ 10
N u x  V om ica pow @ 15 
P ep p er, b lack  pow  20® 25 
P epper, w h ite  . .  25® 35
P itc h , B u rg u n d y  10® 15
Q uassia  ................. 10® 15
Q uinine, a ll b rd s  ..25@ 36% 
R ochelle S a lts  . . .  20@ 30
S acch arin e  _____ 2 00@2 20
S a lt P e te r  ........... 7%@ 12
Seid litz  M ix tu re  . .  20® 25
Soap, g reen  ___  15® 20

..........................1  15
im ita tio n  . . . . 40® 50 A conite  ................. @ 75 Soap, w h ite  ca stile

A m ber, c ru d e  . . . , 25® 30 A loes ....................... ® case  .............. @6 25
A m ber, rectified . 40® 50 A rn ica  ................... ® 60 Soap, w h ite  ca stile
A nise ................... 2 25@2 50 A sa fo e tid a  ........... @1 00 less, p e r  b a r @ 68
B erg am o n t ......... @8 00 B elladonna .......... ® 60 Soda A sh ............... 1%@ 5
C ajep u t ............... 75 @ 85 B enzoin ................ ® 90 Soda B icarb o n a te 1%@ 5
C assia  ............... 1 50@1 75 B enzoin C om pound @ 90 Soda, Sal ............... 1® 4
C asto r, bbls. and B uchu  ................... @1 00 S p irits  C am phor . . @ 75

can s  ........... 12%@ 15 C a n th a rad ie s  . .  . ®1 00 S u lphu r roll . . . . 2%@ b
C edar L eaf .......... @ 85 C apsicum  ............ @ 90 S u lp h u r Subi.......... 2%® 5
C itronella  ............ @ 60 C ardam on  .......... @ 95 T a m arin d s  .......... 10® 15
Cloves ............... 1 75@2 00 C ardam on , Comp. ® 65 T a r ta r  E m e tic  . . 40® 50
C ocoanu t ............... 18® 20 C atechu  ................. @ 60 T u rp e n tin e  V enice 40® 50
Cod L i v e r ........... 1 25® 1 50 C inchona ............... 05 V an illa  E x t. p u re  1 00® 1 50
C otton  Seed . . . . 70® 85 C olchicum  ............. 60 W itc h  H aze l ___ 65@1 00
Croton ................... e i  60 C ubebs ................. @1 ao Zinc Sulphate . . . . 10

Our Home—Comer Oakes and Commerce

The largest and most complete line of Holiday Samples 
we have ever shown is now in charge of our Mr. W. B. 
Dudley at Saginaw, Michigan. We urge you to be an early 
buyer.

Grand Rapids. HAZELTINE & PERKINS DRUG CO.

■1ERICAN BEAUTY” Display Case No. 412-one 
of more than one hundred m odels of Show Case, 

Shelving and Display Fixtures designed by the Grand 
Rapids Show Case Company for displaying all kinds
o f goods, and adopted by the m ost progressive stores o f Am erica. 

G R A N D  RAPIDS SH O W  CASE CO., Grand Rapids, M ichigan
T h e  Largest Shew  Case and S tore E quipm ent Plant ia  the  W orld 

Show Rooms and Factories: N ew  Y ork , G rand Rapids, C hicago, Boston, Portland
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GROCERY PRICE CURRENT 3 ________ 4___________ 5
These quotations are carefully corrected weekly, within six  hours of mailing, 

and are intended to be correct at time of going to press. Prices, however, are 
liable to change at any time, and country merchants will have their orders filled 
at market prices at date of purchase.

ADVANCED DECLINED
Bacon F lo u r
D ried  Apples O pium
L a rd
Q u in ine
Rolled O ats

Index to Markets 1 2
B y  C o lu m n s

A
A m m onia . . . .  
Axle G rease  .

B
B aked  B ean s  .. 
B a th  B rick  . . . .
B lu i n g .................
B re a k fa s t Food
B room s ..............
B ru sh es  ............
B u tte r  Color . .

C
C a n d le s ...............
C anned  Goods . 
C arbon  Oils . . .
C a tsu p  ................
C h e e s e .................
C hew ing  G um
C hicory  ..............
C hocolate  ..........
C lo thes L ines .
C ocoa ................
C ocoanu t ..........
Coffee ................
C onfections ----
C racked  W h e a t
C rac k e rs  ..........
C ream  T a r ta r

D
D ried  F ru its  . .

Col.

1
1

1
1
1
1
1
1
1

11-2
22
3
3
3
3
3
3
3
3
4
5

5. 6
6

6

F
fa r in a c e o u s  Goods . . . .  6
F ish in g  T ack le  ............
F lav o rin g  E x tra c ts  . . .  7
F lo u r an d  F e e d ............... J
F ru it  J a r s  ....................... <

G
G ela tine  .........
G ra in  B ags . .

H
H e rb s  ...............................
H id es  a n d  P e l t s .............
H o rse  R ad ish  . . . . . . .

J
Je lly  .................................
Je lly  G lasses .................

M
M apleine ...........................
M ince M ea t ...................
M olasses ...........................
M u sta rd  ...........................

N
N u ts  .................

O
O lives ...............

P
P ick les  .............
P i p e s .................
P lay in g  C ards
P o ta s h  .............
P ro v is io n s  . . . .

R
R ice ...................
Rolled O a ts  . .

7
7

7
8 
8

8
8

8
8
8
8

4

8

8
8
8
8
8

9
9

S
S alad  D ressin g
S a le ra tu s  .........
S al S o d a ..........
S a lt ...................
S a lt F ish  ..........
Seeds .................
Shoe B lack ing
Snuff .................
Soap ...................
S oda ...................
Spices ................
S ta rc h  ...............
S y ru p s  ...............

T
T ab le  S auces  .
T e a  .....................
T o b a c c o ............
T w i n e ...............

V
V in eg a r ............

9
9
9
9
9101010

17
10
10
10
10

...... 10...... 10
11. 12, 13 
..........  13

13
W

W ick ing  ...........................  13
W oodenw are  ................... 13
W ra p p in g  P a p e r  ......... 14

Y
Y east C a k e .....................  14

AMMONIA
Doz.

12 oz. ovals  2 doz. box 75 
A XLE GREASE  

Frazer’s
1Tb. w ood boxes, 4 doz. 3 00 
1Tb tin  boxes, 3 doz. 2 35 
3%Tb tin  ~oxes, 2 doz. 4 25 
101b. pails, p e r doz. . .  6 00 
151b. pails, p e r  doz. . .  7 20 
251b. pails, p e r  doz. ..12  00 

BAKED BEANS  
No. 1, p e r  doz. . .45@ 90
N o. 2, p e r  doz.......... 75@1 40
No. 3, p e r  doz. ...85@ 1 76 

BATH BRICK 
E ng lish  ........................... 05

BLUING
Jennings’.

C ondensed P e a r l B luing 
Sm all C P  B luing , doz. 45 
L a rg e  C P  B luing , doz. 75

BREAK FAST FOODS
A petizo, B iscu its  .......... 3 00
B ea r Food, P e tt i jo h n s  1 95 
C racked  W h ea t. 24-2 2 50 
C ream  of W h e a t, 36-2 4 50 
C ream  of Rye, 24-2 . .3  00 
P o sts  T oasties , T.

No. 2 ...............  2 80
P o sts  T o asties , T.

No. 3 ........................... 2 80
F arinose , 24-2 ............. 2 70
G rape N u ts  ................... 2 70
G rape S u g ar F lak e s  . .  2 50 
S u g ar C orn F lak e s  . .  2 50 
H ard y  W h e a t Food . .  2 25 
P o s tm a ’s  D u tch  Cook 2 75
H olland ' R usk  ............. 3 20
K ellogg’s T o asted  Rice

B iscu it .............   3 30
K ellogg 's  T o asted  Rice

F lak e s  ......................... 2 80
K ellogg 's  T o a sted  W h e a t

B iscu it ....................... 3 30
K rin k le  C orn  F lak e  . .1  75 
M ap l-W h ea t F lak es,

2 doz..................................2 70
M ap l-W h ea t F lak es,

.3  doz..................   2 80
M apl-C orn  F lak e s  . . . .  2 80 
M inn. W h e a t C ereal 3 75
A lgrain  Food ................. 4 25
R alsto n  W h e a t Food 4 50 
R a lston  W h t Food 10c 1 45 
Saxon W h e a t Food . .  2 50 
S hred  W h e a t B iscu it 3 60
T risc u it ,18 ..................... 1 80
P lllsb u ry ’8 B es t C er’l 4 25 
P o s t T a v e rn  S pecial . .  2 80 
Q u ak er P uffed  R ice . .  4 26 
Q u ak er P uffed  W h e a t 2 85 
Q u ak er B rk fs t B iscu it 1 90 
Q u ak e r C orn  F lak e s  . .  1 75 
V ic to r C om  F lak e s  . .  2 20 
W a sh in g to n  C risp s . .  1 85 
W h e a t H e a r ts  ............  1 90
w ne& tena . « . a...............
E v a p o r’d. S u g a r C om 90

BROOMS
P a r lo r  ............................... 3 0Ò
Jew el ............................... 3 70
W i n n e r ............................. 4 26
W h ittie r  S pecial ......... 4 65
P a r lo r  G em  ................. 3 75
Com m on W h i s k .......... 1 00
FUncy W h isk  ............... 1 25
W a re h o u se  ................... 4 00

BR USH ES
Scrub

Solid B ack , 8 in ........... . .  75
Solid B ack , 11 In .......... . .  95
P o in te d  E n d s  ............... . .  85

Stove
N e. 3 ............................... . 96
N e. 2 ............................... .1 25
No. 1 ............................... .1 75

Shoe
N e. 8 ............................... .1 06
N o. 7 ............................... .1 30
N o. 4 ............................... .1 76
No. 3 ............................. .1 90

BUTTER COLOR 
D andelion , 26c size  . .2  00 

CANDLES
P araffine , 6s ................... 7%
P araffine , 12s ............... 8
W ick in g  .............................20

CANNED GOODS 
Apples

3 Tb. S ta n d a rd s  @ 90
G allon ................... 2 50@2 75

Blackberries
2 lb. ..................... 1 50@1 90
Standards gallons $ 5  00

Beans
B aked ................... 85@1 SO
R ed K i d n e y ......... 85@ 95
S tr in g  ................... 70@1 15
W a x  ..................... 75@1 26

Blueberries
S ta n d a rd  ................ . 1 SO
G allon ...................... 6 76

Clams
L ittle  N eck, 1Tb @1 60
L ittle  N eck, 21b @1 50

Clam Bouillon
B u rn h am ’s % Dt. . 2 25
B u rn h a m ’s, b ts . . . . 3 75
B u rn h am ’s q ts . . . ,. 7 50

Corn
F a ir  ..................... 65 @ 70
Good ..................... 90@1 00
FUncy ................. @1 30

French Peas
M onbadon (N a tu ra l)

p e r  doz................ . 1 75
Gooseberries

No. 2, F U ir ............. 1 60
No. 2, F a n c y ........ ,. 2 35

Hominy
S tan d a rd  ................. 85

Lobster
V4 tb ........................... . . .1  85
% lb ........................... , . .3  15

Mackerel
M usta rd , l i b ............ . 1 80
M ustard , 21b............ ..  2 80
Soused, l% Ib . . . . . 1 60
Soused, 2 lb ............ . 2 75
T om ato , l ib  ........... ..  1 50
T om ato , 2 tb ............. . 2 80

M ushroom s
H otels  ................. @ 15
B utons, %s . . . .  @ 1 4
B u ttons, I s ......... @ 25

O ysters
Cove l i b ................ 80@
Cove, 21b.............. 1 60@

P lum s
P lu m s ................. 90@1 25

P e a rs  in S yrup  
No. 3 cans, p e r  doz. 1 50 

P eas
M arro w fa t ........  @1 15
E a rly  J u n e  ........  @1 25
E a rly  J u n e  s if te d  1 45@1 65 

P eac h es
P ie ....................... 1 00@1 25
No. 10 size  ca n  p ie  @3 26

P ineapp le
G ra ted  ............... 1 75@2 10
Sliced ..................... 95 @2 60

P um pkin
F a ir  ..................... 30
Good ..................... 90
F a n c y  ................. 1 00
G allon ............... 2 15

R aspberries
S ta n d a rd  ............... 0

Salm on
W a rre n s , 1 lb . T a ll . .2  30 
W a rre n s , I  lb . F la t  . .2  40
R ed A la sk a  ___ 1 66@1 75
M ed. R ed  A la sk a  1 35@1 46 
P in k  A la sk a  ........... @ 90

Sardines
D om estic , 14s ............... 2 75
D om estic , 14 M u sta rd  2 75
D om estic , % M u sta rd  @6%
FTench, Mb ............. 7@14
F ren ch , Vis .................18 @23

Shrimps
D unbar, 1st doz. ...........1 80
D unbar, IV is doz.............2 85

Succotash
F a ir  .....................  90
Good ................... 1 20
FUncy ................... 1 25@1 40

Strawberries
S ta n d a rd  ........... 95
F a n c y  ............... 2 25

Tom atoes
Glood ..................... 1 15
F a n c y  .....................• 1 36
N o. Í 0 ....................... 3 50

CARBON OILS 
Barrels

P e r f e c t io n .......... @11%
D. S. G asoline . . @19%
G as M ach ine . . . @27%
D eodor’d  N a p ’a @19
C ylinder ............. 29 @34%
E n g in e  ................. 16 @22
B lack, w in te r  . . 8 @10

CATSUP
Snider’s  p in ts  .............  2 85
Snider’s  V4 p in ts  . . . .  1 86

C H EESE
A cm e ..................... @15%
B loom ingdale . . . @16
C arson  C ity  . . . . @15%
H o pk ins  ................ @15%
B rick  ..................... @16%
L eiden .................. @15
L im b u r g e r ........... @17%
P ineapp le  .......... 40 @60
E d a m ..................... @85
S ap Sago ............ @22
Sw iss, d om estic  . @20

CHEWING GUM
A dam s B lack  J a c k . . .  55
A dam s S ap p o ta . . .  55
B eem an ’s P ep sin . . .  55
B ee ch n u t ........... . . .  60
C hic lets ...........................  1 25
Colgan V io le t C hips . .  60
Colgan M in t C hips . .  60
D en ty n e  ...........................  1 10
F la g  S p ruce  ..................... 55
J u ic y  F T u i t .......................  55
R ed R obin  .......................  55
Sen Sen ( J a r s  80 pkgs,

32.20)   55
S p earm in t, W rig ley s  . .  55
S p earm in t, 6 box Ja rs  2 75
S p earm in t, 3 box ja r s  1 65
T ru n k  S pruce ............... 55
Y u ca tan  ...........................  55
Zeno ...................................  55

CHICORY
B ulk  ................................. 5
R ed ................................... 7
E a g le  ............................. 5
FTanck’s ........................  7
S ch eu e r’s  ..................... 6
R ed  S ta n d a rd s  ..........  1 60
W H ite ............................... 1 60

CHOCOLATE 
W a lte r  B a k e r  & Co.

G erm an ’s S w e e t .......  22
P re m iu m  .......................  32
C ara cas  ...........................  23
H ersh ey ’s  A lm ond 5c . .  85
H ersh e y ’s M ilk, 5c . . . .  85

W a lte r  M. L ow ney Co.
P rem iu m , %s ................... 29
P rem ium , %s ................. 29

CLOTHES LINE
P e r doz.

No. 40 T w is te d  C otton 95
No. 50 T w is ted  C otton 1 30
No. 60 T w is te d  C otton 1 Y0
No. 80 T w is ted  C otton 2 00
No. 50 B ra id ed  C otton 1 00
No, 60 B raided  C otton 1 2b
No. 60 B raided  C otton 1 8b
No. 80 B raided  C otton 2 2b
No. 50 S ash  C ord . . . . 1 Yb
No. 60 S ash  Cord . . . . 2 00
No. 60 J u te  ................... 80
No. 72 J u t e ..................... 1 00
No. 60 S isa l ................... 85

Galvanized W ire
No. 20, each  100ft. long  1 90
No. 19, each  100ft. long  2 10

COCOA
B a k e r’s  ...............................
C leveland .........................
Colonial, V4s ...............
Colonial. V i s .....................
E p p s  ...................................
H e rsh e y ’s, Vis .............
H e rsh e y ’s, Vis ...............
H u y le r ...............................
L ow ney, Vis ...................
Low ney, V 4s.....................
L ow ney, Vis ...................
Low ney, 6 Tb. ca n s  . . .
V an  H o u ten , V i s ...........
V an  H o u ten , Vis .........
V an  H ou ten , Vis .........
V an  H ou ten , I s .............
W a n -E ta  ...........................
W ebb  .................................
W ilber, Vis .....................
W ilber, V4s .....................

37
41
35 
33
42 
80 
28
36 
33 
33 
33 
S3 12 
18 
36 
65 
36 
33 
33 
32

COCOANUT 
D u n h am 's  p e r lb.

Vis, 51b. c a s e ............... 30
V4s, 6!b. ca se  ............ 29
V4s, I5!b. c a s e ............ 29
Vis, 15Tb. c a s e ............ 28
Is , 151b. ca se  ............. 27
Vis & Vis 151b. ca se  28
Scalloped G em s ......... 10
Vis & 'Vis p a lls  ......... 16
B ulk, p a i l s .......................13%
B ulk , b a rre ls  .................12 Vi

C O FFEES, ROASTED

Com m on .......... ........... 19
F a ir  ..................... ........... 19%
Choice ................. ........... 20
FUncy ................. ........... 21
P e a b e rry  ........... ........... 23

Santos
Com m on .........................  20
F a ir  .................................  20Vi
Choice .............................  21
FU ncy .............................  23
P e a b e rry  .........................  23

Maracaibo
F a ir  ...................................  24
Choice .............................  25
Choice ........................   25
FUncy ...............................  26

Guatemala
F a i r ...................................  26
F a n c y  ...............................  28

Java
P r iv a te  G r o w t h .........26@30
M and llng  ....................... 31@35
A ukola ........................... 30032

Mocha
S h o rt B ean  ............... 25@27
Long  B ean  .............24 @25
H . L  O. G..................... 26@28

Bogota
F a ir  .................................  24
F a n cy  .............................  26
E x c h an g e  M arket, S teady  
Spot M arket, S tro n g  

Package
N ew  Y ork B asis

A rbuck le ....................... 21 50
L ion ...............................  23 50

M cLaughlin’s  XXXX 
M cL augh lin ’s X X X X  sold 

to  re ta ile rs  only. M ail all 
o rd ers  d ire c t to  W . F. 
M cL augh lin  & Co., C h ica
go.

E xtract
H olland , Vi g ro  boxes 95
Felix , Vi g ro ss  ............ 1 15
H u m m e l's  foil, Vi gro . 85 
H u m m e l’s tin , Vi gro . 1 43

CONFECTIONERY
S tick  Candy P ails

H orehound  ................... . .  8
S tan d a rd  ....................... . .  8
S tan d a rd , sm all . . . . , . . . 8 %
T w ist, sm all ............. . . .  9

Ju m b o  ...........................
C ases 

. . .  8
Jum bo , sm all ........ . . . 8 %
B ig  S tick  ..................... 8 %
B oston  C ream  ........ . . .1 3

Mixed Candy 
B roken  ....................... . . .  8
C am eo ......................... . . .1 2
C u t L o a f ....................... . . .  9
F a n c y  ........................... ...1 0 %
FTench C ream . . .  9
G rocers ....................... . . . 6 %
K in d e rg a rte n  ............. .. .1 1
L e ad e r ......................... . . . 8 %
M aje stic  ....................... . . .  9
M onarch  ..................... . . . 8 %
N ovelty  ....................... . . .1 0
P a r is  C r e a m s ............ . . .1 0
P rem lo  C ream s . . . . .. .1 4
R oyal .............................. . .  7%
S pecial ......................... . .  8%
V alley  C ream s ........ .. .1 2
X  L  O ......................... . .  7

Specialties
P ails

A u to  K isse s  (b a sk e ts)  13 
B onn ie B u tte r  B ites  ..16  
B u tte r  C ream  C orn  . .16 
C andy  C rack ers  (b sk t)  15
C aram el D ice ................. 13
C ocoanu t K ra u t ........... 14
C ocoanu t W affles ......... 14
Coco M acaroons ........... 16
Coffy T o f f y ....................... 14
C ream . M arshm allow s lo  
D a in ty  M in ts  7 Tb. t in  15
E m p ire  FUdge ............... 14
F udge, P in e a p p le .......... 13
F udge, W a l n u t ............... 13
FUdge, F ilb e r t ............. 13
FUdge, Choco. P e a n u t 12 
FUdge, H oney  Moon . .  13 
FUdge, T o asted  Cocoa-

n u t ............................. 13
FUdge, C h e r r y ................. 14
F udge, C ocoanu t ........... 13
H oneycom b C andy  . . . .  15
K okays ............................. 14
Iced  M a ro o n s ................... 14
Iced G em s .....................  16
Iced  O range Je ll ie s  . . .1 3
I ta lia n  B on B o n s ...........13
M anchus ........................... 15
M olasses K isses, 10

lb. box  ....................... 13
N u t B u tte r  P u f f s ...........13
S a lted  P e a n u ts  ............. 15

C hocolates
P a ils

A sso rted  Choc................... 15
A m azon C aram els  . . . .1 5
C h a m p io n ........................... 11
Choc. C hips, E u re k a  ..18
C lim ax  ................................13
E clipse, A sso rted  ......... 15
E u re k a  C hoco lates . . .  16
F a v o r ite  ............................16
Ideal C hoco lates ........... 13
K lond ike C hoco lates ..1 8
N abobs ................................17
N ibble S tick s  ................. 25
N u t W a fe rs  ......................17
O coro Choc. C aram els  17
P e a n u t C lu ste rs  ............. 20
P y ra m id s  ......................... 14
Q u in te tte  ............................16
R eg in a  ............................. 10
S ta r  C hocolates ............. 13
S up erio r Choc, ( lig h t)  18 

Pop Corn
C rack er J a c k  ..........  3 25
G iggles, 5c pkg. cs. 3 50
O h M y 100s ............... 3 50

Cough D rops
P u tn a m  M en tha l . . .  1 00
S m ith  B ros .................. 1 25

N U TS—W hole 
A lm onds, T a rra g o n a  18 
A lm onds, D rak e  . . . .  17
A lm onds, C alifo rn ia

so ft sh e ll ..........
B raz ils  ................... @15
F ilb e r ts  ............... @15
Cal. N o. 1 ...........
W a ln u ts  s f t  shell @18 
W a ln u ts , M arbo t . .  @16
T ab le  n u ts , fan cy  @16 
P ecan s, m ed ium  . .  @15
P ecan s, ex. la rg e  . .  @16
H ick o ry  N u ts , p e r  bu.

O h i o ...........................2 00
C ocoanu ts ...................
C h es tn u ts , N ew  York 

S ta te , per bu..........

Shelled
S pan ish  P e a n u ts  12@12% 
P ecan  H alv e s  . . . .  @65
W a ln u t H a lv e s  . . .  @35
F ilb e r t M ea ts  . . .  @30
A lican te  A lm onds @45
J o rd a n  A lm onds . .  @50

F a n cy  H  P  S uns 7V4@ 7%
R o a s te d ...............7 @ 7 %

Choice, raw , H  P  J u m 
bo .........................  @ 7%

CRACKED W HEAT
B ulk ..............
24 2tb. pkgs. 3% 

2 50
CRACKERS

N atio n a l B iscu it C om pany 
B ran d s

Butter

E xcels io r B u tte rs  ......... 8
N BC S q u are  B u tte rs  . .  6%
S eym our R ound  ............  6%

Soda
N BC S odas .....................  6%
P rem iu m  S odas ............  7V&
S elect S odas ....................  8V6
S ara to g a  F l a k e s ...........13
S a ltin es  ............................. ig

O yster
N BC P icn ic  O y ste rs  . .  6%
G em  O y ste rs  ................... 6Vfc
Shell .................................  g

S w eet Goods
C ans a n d  boxes

A nim als .........................  10
A tla n tic s  A lso A sstd . . 12 
A vena  FUult C akes . . .  12 
B onn ie Doon C o o k ie s.. 10
B onnie L ass ie s  ........... 10
B rittle  F in g e rs  ........... 10
C am eo B iscu it Choc.

(can s) .........................  26
C am eo B iscu it A sstd .

(can s) ............ 26
C artw h ee ls  A ss td ...........8%
C ecelia B iscu it ........... 16
C hoco late  B a r  (can s) 18
C hocolate  D r o p s ...........17
C hocolate D rop C en

te rs  .............................  16
Choc. H oney  F in g e rs . 16 
Choc. R o se tte s  (can s) 20
C racknels  ......................... 18
C ocoanu t T a ffy  B a r  . .  13
C ocoanut D rops ............  12
C ocoanu t M acaroons . .  18 
C ocnut H oney  F in g e rs  12 
C ocnt H oney  Ju m b le s  12 
Coffee C akes Iced  . . .  12 
E v e n tid e  F in g e rs  . . . .  16
F am ily  Cookies ............. 8%
F ig  C akes A ss td ...........12
F ro sted  C ream s ........... 8%
F ro sted  G inger Cookies 8% 
F 'ru it L u n ch  Iced  . . . .  10 
G inger G em s P la in  . . . .  8Vs 
G inger G em s Iced  . . . .  9Vi 
G rah am  C rac k e rs  . . . .  8 
G inger S im ps F am ily  . .  8% 
G inger S naps  N BC

R ound  ........................... 8
H ouseho ld  Cookies . . . . 8  
H ouseho ld  Cks. Iced  . .  9
H ippodrom e B a r ......... 12
H oney  Ju m b le s  ........... 12
Im p e ria ls  .........................  8%
Ju b ile e  M ixed ............. 10
L a d y  F in g e rs  Sponge ..30  
L eap  Y ear Ju m b le s  . .  18 
L em on B iscu it S q u a re  8%
L em on W a fe rs  ............  17
L em ona ...........................  8%
M ace C akes ................... 8
M ary  A nn  .....................  8 Vi
M arshm allow  Cfe. Ck. 13 
M arshm allow  W a ln u ts  18
M edora ...............................  8
M ottled  S q u a re s  . . . .  10 
N BC H oney  C akes . . .  12 
O atm eal C rac k e rs  . . . .  8
O range G em s ............... 8%
P en n y  A sso rted  ............. 8%
P e a n u t G em s ................. 9
P in eap p le  C akes ......... 16
R aisin  G em s ..................  11
R everes A ss td ................... 15
Spiced G inger C akes . .  9 
Spiced G inger C akes

Iced  ................................. 16
S u g ar F in g e rs  ..............  12
S u g ar C rim p ...................  8%
S u lta n a  F ru i t  B iscu it 16
T riu m p h  C a k e s ............... 16
V anilla  W a fe rs  ............  17
W a v erley  ........................  10

In -e r .S e a l T ra d e  M ark 
Goods

p e r  doz.
B a ro n e t B iscu it ........... 31 00
B rem n ers  B tr  W a fs . 1 00
C am eo B iscu it ..........  1 60
C heese S andw ich  . . . .  1 00 
C hoco late  W a fe rs  . . .  1 00 
E xcels io r B u tte rs  . . . .  1 00
F ig  N ew ton  ................... 1 00
F iv e  O’c lo ck  T e a  B sot. 1 00 
G inger S n ap s  N B C  . .  1 00
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G rah am  C rac k ers  R ed

L abel 10c size  ......... 1 00
L em on S naps  ............... 50
O y ste re tte s  ................... 50
P rem iu m  Sodas ........... 1 00
R oyal T o a s t ................. 1 00
S a ra to g a  F lak e s  ......... 1 50
Social T ea  B i s c u i t___ 1 00
S. S. B u tte r  C rack ers  1 50
U needa B iscu it ..........  50
U needa G inger W a fe r  1 nft
V an illa  W a fe rs  ......... 1 00
W a te r  T h in  B iscu it . .  1 00 
Zu Zu G inger S n ap s  . .  50
Zw ieback ....................... 1 00

O th er P ack a g e  Goods 
B a rn u m ’s A n im als  . .  50
C hocolate  T okens . . . .  2 50 
B u tte r  C rack ers  N BC

F a m ily  P a c k a g e  . .  2 50 
Soda C rac k e rs  N BC

F am ily  P a c k a g e -----2 50
F ru it  C ake ................... 3 00

In Special T in  P ack a g es  
p e r  doz.

F es tin o  ........................... 2 55
N abisco  25c ................... 2 50
N abisco  10c ................  1 00

In  b u lk  p e r  tin
N ab isco  ........................... J
F es tin o  .................... . J
B e n t’s  W a te r  C rac k e rs  1 40 

CREAM  TA R TA R  
B arre ls  o r d ru m s . . . .  33
B oxes ...............................  "4
S quare  C ans ................. 3R
F a n c y  cadd ies ........  41

D R IED  FR U IT S  
A pples

E v a p o r’ed, Choice bu lk  7 
E v a p o r’ed, F a n c y  pkg. 8 

A prico ts
C a lifs rn la  ............... 12© 14

C itron
C orsican  ......................... 15

C u rra n ts
Im p o rted  1 lb  p k g ........ *%
Im p o rted , b u lk  .............8%

P eaches
M uirs—Choice, 25Tb. 9
M uirs—F an cy , 25Tb. . .  10 
F an cy , peeled, 25Tb. . .  18 

Peel
L em on, A m erican  . . . .  12%
O range, A m e r i c a n -----12%

R aisins
C luste r. 2» c a r t o n s -----2 25
Loose M uscate ls  3 C r 6% 
t oose M usca te ls  4 C r 6 
L . M. Seeded, 1 Tb. 7@T% 

C alifo rn ia  P ru n es  
90-1100 251b. b o x e s ..®  4 
80- 90 251b. b o x e s ..®  6 
70- 80 25Tb. b o x es ..@  6%
CO- 70 25Jb. b o x e s ..®  7 
50- 60 251b. b o x e s ..®  8%
40- 50 251b. b o x e s . .@10

FA R IN A C EO U S GOODS 
B eans

C alifo rn ia  L im a  ........... 7%
M ichigan L im a ............  6
M ed. H a n d  P icked  -----2 40
B row n H olland  ............ 1 65

F a rin a
25 1 Tb p ack ag es  ----- 1 50
Bulk, p e r  100 lbs. . .  4 00 

O riginal H olland R usk 
P acked  12 ro lls to  co n ta in er 
3 co n ta in e rs  (40) ro lls 3 20 

H om iny
P earl, 100 lb. sack  . .  2 00 
M accaronl and  V erm icelli 

D om estic, 10 lb. box  . .  60
Im ported . 25 lb. box . .  2 50 

P earl B arley
C h es te r ........................... 2 75
E m p ire  ...........................

P eas
G reen, W isconsin , bu. 2 00 
G reen, Scotch , bu. . .  2 #0
Split, lb ...............................  5

Sago
E a s t  In c ia  ................... 4%
G erm an , sack s  ............. 4%
G erm an, b roken  pkg. 

T ap ioca
F lake , 100 lb . s ack s  . .  4% 
P earl, 130 lb . s ack s  . .  4%
P earl. 36 p k g s ............... 2 25
M inute, 36 p kgs  ........... 2 75

FISH IN G  T A C K L E
% to  1 In ........................... 6
1% to  2 in ........................  7
1% to  2 in ........................  9
1% to  2 in ......................  H
2 In ....................................
I  in .................................. 20

C otton  L ines
No. 1, 10 fe e t ........... 5
No. 2, 15 fee t ............. 7
No. 3, 15 fe e t ........... 9
No. 4, 15 fee t ............  10
No. 5, 15 fe e t ......... 11
No. 6, 15 fe e t ......... 12
No. 7, 15 fee t ............15
No. 8, 15 fe e t ......... 18
N o. 9, 15 fe e t ......... 20

L inen L ines
Sm all . . . . ' . .....................  20
M edium  .............................  26
L a rg e  .................................  34

P o les
Bam boo, 14 f t., p e r  doz. 55 
Bam boo, 16 f t., p e r  doz. 60 
Bam boo, 18 f t . ,  p e r  dos. 80

FLA VO RIN G  EX TR A C TS 
Jenn ings- D C B rand  

T e rpene le ss  E x t r a c t  Lem on 
No. 1 F  box, p e r  doz. 75
No. 2 F  box, p e r  doz. 90 
No. 4 F  Box, p e r  doz. 1 75 
No. 3 T ap er, p e r  doz. 1 75 
2 oz. F la t , F  M p e r  dz. 1 50 

Jen n in g s  D C B rand 
E x tra c t  M exican V an illa  

No. 1 F  Box, p e r  doz. 90 
No. 2 F  Box, p e r  doz. 1 25 
No. 4 F  Box, p e r  doz. 2 25 
No. 3 T ap er, p e r  doz. 2 00 
2 oz. F la t  F  M p e r  dz. 2 00

FLO U R A ND  F E E D  
G ran d  R ap id s  G rain  f t 

M illing  Co.
W in te r  W h e a t

P u r i ty  P a te n t  ............... 5 10
Seal of M in n e s o ta .........5 00
S u n b u rs t ...........................5 00
W izard  F lo u r  ..............  4 70
W izard  G rah am  .........5 00
W izard  G ran . M eal . .  4 00 
W iza rd  B u ck w h ea t . .  6 00 
R ye ...................................  4 40

V alley  C ity  M illing  Co.
L ily  W h ite  ..................  5 10
L ig h t L oaf ................... 4 60
G rah am  .........................  2 10
G ran en a  H e a lth  .......... 2 20
G ran . M eal ....................  1 80
B olted  M ed......................  1 70

V oig t M illing Co.
G rah am  ........................... 4 60
V o ig t’s C rescen t ........  5 10
V o ig t’s  F lo u r o ig t ........ 5 10
V o ig t’s  H yg ien ic  . . . .  4 60
V o ig t’s  R oyal ............... 5 50
C olum bian  ................... 5 10 •
C alla  L ily  ..................... 4 80
W a tso n -H ig g in s  M illing  Co.
P e rfec tio n  F lo u r ........  5 00
T ip  Top F lo u r  ...........4 60
Golden S heaf F lo u r . .  4 20 
M arsh a ll’s  B es t F lo u r  5 00 

W orden  G rocer Co.
Q uaker, p a p e r  ........... 4 70
Q uaker, clo th  ..............  4 80
Q u ak e r B u ck w h ea t bbl 5 5* 

K an sas  H ard  W h e a t 
W o rd en  G rocer Co. 

A m erican  E ag le , % s . .5 35 
A m erican  E ag le , % s ..5  25 
A m erican  E ag le , % s . .5  15 

S pring  W h e a t 
Roy B a k e r

G olden H orn , fam ily  . .5 10 
G olden H orn , b a k e r s . .5 00
W isconsin  R y e .............3 60

Ju d so n  G rocer Co.
C ereso ta , %s ................. 5 80
C ereso ta , % s ...............5 90
C ereso ta , % s ...................6 00

W orden  G rocer Co. 
W ingold, %s clo th  . . . .  5 70 
W ingold , %s clo th  . . . .  5 60 
W ingold , % s c lo th  . . . .  5 50 
W ingold, % s p ap e r  . .  5 55 
W ingold, % s p ap e r  . .  5 50 
B a k e rs ’ P a te n t  ..........  5 35

W ykes f t  Cs.
S leepy E ye, % s c lo th  . .5  45 
Sleepy E ye, %s clo th  . .5  35 
S leepy E ye, % s c lo th  5 25 
Sleepy E ye, % s p a p e r  5 25 
Sleepy E ye, %s p a p e r  5 25

Meal
B olted  ................. 3 80@4 00
G olden G ran u l’d  3 80@4 00 

W h e a t
N ew  R ed  ........................... 81
N ew  W h ite  ....................  80

O ats
M ichigan ca rlo ts  ..........  43
L ess  th a n  c a rlo ts  ___ 45

Corn
C arlo ts  ...............................  70
L ess  th a n  c a r l o t s ..........  72

H ay
C arlo ts  ........................... 17 00
L ess  th a n  ca rlo ts  . . . .  18 00 

Feed
S tre e t C a r  F e e d ........... 33
No. 1 C orn & O at F eed  33
C racked  co rn  ....................  32
C oarse co rn  m e a l ......... 32

FR U IT  JA R S
M ason, p ts „  p e r  g ro . 4 55 
M ason, q ts ., p e r  gro . 4 95 
M ason, % gal. p e r  gro. 7 30 
M ason, ca n  tops , g ro . 1 65

G E L A T IN E
Cox’s, 1 doz. la rg e  . .  1 45 
Cox’s, 1 doz. sm all . .  90
K nox’s  S park ling , doz. 1 25 
K n o x 's  S park lin g  g r. 14 00 
K nox’s  A cidu 'd . doz. 1 25
N elson’s .........................  1 50
O xford  ...............................  75
P ly m o u th  R ock, P hos. 1 25 
P ly m o u th  Rock, P la in  90 

GRAIN BAGS
B road  G auge ................... 18
A m oskeag  ..........................  19

H erbs
S age ..................................... 15
H o p s ...................................  15
L a u re l L e av es  ................  15
S a u n a  L eaves  ..................  25

HIDES AND PE L T S  
Hides

G reen, No. 1 ................ 11%
G reen, No. 2 ................  10%
C ured, No. 1 ................  13
C ured, No. 2 ................ 12
C alfsk in , g reen . No. 1 15 
C alfsk in , g reen . No. 2 13% 
C alfsk in , cu red , No. 1 16 
C alfsk in , cu red . No. 2 14%

P elts
Old W ool ................  60@1 25
L a m b s  ....................  10® 25
S h e a r l in g s ............. 10® 20

Tallow
No. 1 ..................... @ 6
No. 2 ................... @ 4

Wool
U nw ashed , m ed. @18
U nw ashed , fine . .  @13

HORSE RADISH  
P e r  doz.............................

Smoked M eats 
H am s, 12 Tb. av . 19%@20 
H am s, 12 lb . av . 19 @19% 
H am s, 16 Tb. av . 18 @19
H am s, 18 lb . av . 18 @18% 
H am , d rie d  beef

s e t s .......................23 @24
C alifo rn ia  H a m s  12 @12% 
P icn ic  Boiled

H am s ............... 19%@20
Boiled H a m s  ...27% @ 28
M inced H am  . . .1 3  @13% 
B acon  ................... 19 @26

Sausages
B ologna ............. 10 @10%
L iv er ..................... 7%@ 8
F ra n k fo r t  ......... 12 @12%
P o rk  ..................... 13 @14
V eal .................................  11
T ongue .............................  11
H eadcheese  ...................  9

Mackerel

Jelly
5Tb pails , p e r  doz. . .

15% pails , p e r  pa il . . . .
30Tb pail, p e r  pa il . . . .

JELLY  GLASSES  
% p t. In bbls., p e r  doz.
% p t. in  bbls., p e r  doz.
8 oz. capped  in  bbls.

p e r  doz.........................
M APLEINE

2 oz. b o ttle s , p e r  doz. 3 00
MINCE MEAT 

P e r  ca se  ....................... 2 85
MOLASSES 

N ew  Orleans
F an cy  O pen K e tt le  . . .  42
Choice .............................  35
Good .................................  22
F a ir  .................................  20

H a lf  b a rre ls  2c e x t ra

90 Beef
B oneless ...........26 00? »20 56
R um p, new  . . .  21 605|2 2  06

2 20 P ig ’s Feet
48 % bb ls ............................. . .1  05
90 % bbls., 40 lb s ............. . .2  10

% bb ls .............................. . .4  25
1 obi................................. . .8  50

16 T rip e

18 K its , 15 lb s ................... 90
% bbls., 40 lb s .............. . 1 60
% bbls. 80 lb s ..................3 00

C asings
H ogs, p e r  % ................  35
Beef, rounds, s e t  . .  . 18<®20 
Beef, m iddles, s e t  ..80@ 85 
Sheep, p e r  b u n d le ......... 85

Uncolored Butterine 
Solid D a iry  . . . .  12 @16 
C o u n try  R olls ...12% @ 18

Canned Meats
R ed H en , No. 2% . . .  1 75 C orned beef, 2 lb . . . . . .4  20
Red H en , No. 5 . . . . . .  1 75 C orned beef, 1 lb . . . . 2 20
Red H en , No. 10 . . .  1 65 R o a s t beef, 2 Tb.......... 4 20

R o as t beef, 1 tb .......... . .2  20MUSTARD P o tte d  H am , %s . . . 50
% Tb 6 lb. box . . . 16 P o tte d  H am , % s . . . 90

D eviled H am , %s . . . 50OLIVES D eviled H am , % s . . . 90
B ulk, 1 gal. k eg s  1 15@1 25 P o tte d  Tongue, %s . 50
B ulk, 2 gal. kegs  1 10@1 20 P o tte d  Tongue, %s . 90
B ulk, 5 gal. k eg s  1 00@1 15
Stuffed, 5 oz............. 90 RICE
Stuffed , 8 oz............ . . .  1 25 F an cy  ..................... 6 @6Vè
Stuffed , 14 oz.......... . . .  2 25 J a p a n  S ty le  ......... 5 @5%
P itte d  (n o t stu ffed ) B roken  ................... 4 @4%

14 oz.......................... 2 25
M anzan illa , 8 oz............  90
L unch , 10 oz.................  1 35
L unch , 16 oz................... 2 25
Q ueen, M am m oth , 19

oz..................    4 25
Q ueen, M am m oth , 28

oz....................................  5 75
O live Chow, 2 doz. cs,

p e r  doz.....................  2 25
P IC K L E S

M edium
B arre ls , 1,200 co u n t . .  7 75 
H a lf  bbls., 600 cou n t 4 38
5 gallon  keg s  ................. 1 90

Sm all
B a rre ls  ...........................  9 50
H alf B a rre ls  ............... 5 25
5 gallon  keg s  ................. 2 25

G herk in s
B a rre ls  .........................  14 50
H alf b a rre ls  ................... 7 75
5 gallon  keg s  ...........

S w eet Sm all
B a rre ls  ........................... 15 00
H a lf b a rre ls  ............... 8 00
5 gallon  k e g s ............... 3 25

P IP E S
Clay, N"o. 216, p e r  box 1 75 
Clay, T. D ., fu ll c o u n t 60 
Cob ...................................  90

PLA Y IN G  CARDS 
No. 90, S tea m b o a t . . .  75
No. 15, R ival, a sso rted  1 25 
No. 20, R over, en a m ’d. 1 50 
No. 572, S pecial . . . .  1 75 
No. 98 Golf, s a tin  fin. 2 00
No. 808, B icycle ......... 2 00
No. 632, T o u rn ’t  w h is t 2 25

PO TA SH
B a b b itt’s, 2 doz............... 1 75

PRO V ISIO N S 
B arreled  P o rk  

C lear B ack  . . . . 2 2  00@23 00 
S h o rt C u t C lear 20 50@21 00
B ean  ..............  18 00@18 50
B risk e t, C lear 23 50@24 00
P ig  ................................. 23 00
C lear F am ily  ............  26 00

D ry S a lt M eats
S P  B e l l i e s ...........14% @15

L ard

M ess, 100 lb s ............... .17 00
M ess, 40 lb s ................. . 7 20
M ess, 10 Tbs................. . 1 90
M ess, 8 Tbs................... . 1 60
No. 1, 100 lb s ............. .16 00
No. 1, 40 lb s ................ . 6 80
No. 1, 10 lb s ................ . 1 80

W hltefish
10o tb s ............................. . 9 75

50 lb s ............................. . 5 25
10 lb s ............................. . 1 12

8 Tbs............................. 92
100 tb s .............................. ,. 4 65

40 lb s ............................. . 2 10
10 lb s ............................. 75

8 lb s ............................ 65
SEEDS

A nise ............................. . 14
C ana ry , S m y rn a  ___ . . 6 %
C araw ay  ....................... . 10
C ardom om , M alab ar 1 20
C elery  ........................... . 50
H em p, R u s s i a n ......... . .  5
M ixed B ird  ................ . 5
M usta rd , w h ite  ........ .. 8
P oppy  ..........................., . 11
R ape .............................. .. 5%

SHOE BLACKING
H an d y  Box, la rg e  3 dz. 3 50
H an d y  Box, sm all . . .  1 25

ROLLED OATS 
Rolled A vena, bbls. . . .  5 60 
S tee l C ut, 100 Tb. sks. 2 68
M onarch , bb ls................  5 35
M onarch , 90 tb. s ack s  2 55 
Q uaker, 18 R eg u la r . .1  45 
Q uaker, 20 F am ily  . . . . 4  00

SALAD DRESSING
C olum bia, % p t ................ 2 25
C olum bia, 1 p in t . . . .  4 00 
D u rk ee 's , la rg e  1 doz. 4 50 
D urkee’s, sm all, 2 doz. 5 25 
S n id e r’s, la rge , 1 doz. 2 35 
S n id e r’s  sm all, 2 doz. 1 35 

SALERATUS  
P ack ed  60 lbs. in  box 

A rm  a n d  H am m er . .  3 00 
W y a n d o tte , 100 % s . .  3 00

SAL SODA
G ran u la ted , bbls...........  80
G ran u la ted , 100 lbs. cs. 90 
G ran u la ted , 36 pkgs. . .  1 25

SALT
Com m on G rades

100 3 lb sack s  ............... 2 60
70 4 lb. s ack s  ............. 2 40
60 5 tb . s ack s  ............. 2 40
28 10 lb. s ack s  ........... 2 25
56 Tb. sack s  ............... 41
28 lb . s ack s  ............... 20

W arsaw
56 &. d a iry  in  d rill b ag s  40 
28 lb. d a iry  in  d rill b ag s  20

Solar Rock
56 tb. s a c k s  ....................... 25

Common
G ran u la ted , F in e  . . . .  i  05
M edium , F in e  ............. 1 10

SALT FISH  
Cod

L arge , w hole . . .
Sm all, w hole . . .
S trip s  o r b ricks
P ollock  ...............

Halibut
S tr ip s  .............................  15
C hunks ..................  16

Holland Herring 
Y. M. w h. hoop bbls. 12 00 
Y. M. w h. hoop % bbl. 6 50 
Y. M. w h. hoop kegs 72 
Y. M. w h. hoop M ilchers

B ixby’s  R oyal P o lish  85
M iller’s C row n P o lish  85

S N U F F
Scotch , in  b ladders  ____ 37
M accaboy, in  j a r s ........... 35
F ren ch  R app le  in  ja r s  . .  43

SODA
Boxes .................................  5%
K egs, E ng lish  ................  4%

S PIC E S  
W hole Spices

A llspice, J a m a ic a  ........  9
A llspice, la rg e  G arden  11
Cloves, Z an z ib ar ........  27
C assia , C an ton  ..........  14
C assia , 5c pkg. doz. . .  25
G inger, A frican  .............  9%
G inger, C ochin ........... 14%
M ace, P en a n g  ............  70
M ixed, No. 1 ............... 16%
M ixed, No. 2 ................. 10
M ixed, 5c pkgs. doz. . .  45
N u tm egs, 70-80 ..........  30
N u tm egs, 105-110 . . . .  22
P epper, B la c k '............... 13
P epper, W h ite  ............  25
Pepper, C ayenne . . . .  22 
P ap rik a , H u n g a ria n  . .

P u re  G round in Bulk 
A llspice, J a m a ic a  . . . .  12
Cloves, Z anz ibar ........  30
C assia , C an ton  ..........  12
G inger, A frican  ..........  18
M ace, P en an g  ............  75
N u tm egs, 75-80 ........... 35
P epper, B lack  ............... 15
P epper, W h ite  ............  35
P epper, C ayenne ___  24
P a p rik a , H u n g a ria n  ..45

STARCH
Corn

K ingsfo rd , 4o Tbs.
M uzzy, 20 l ib . pkgs. ..5 %  
M uzzy, 40 1Tb. pkgs. ..5  

Gloss 
K ingsfo rd

S ilver G loss, 40 l ib . . .  7% 
S ilver Gloss, 16 31bs. . .  6% 
S ilver Gloss, 12 6tbs. . 8% 

M uzzy
48 1Tb. p ack ag es  .........  5
16 3Tb. p ack ag es  ......... 4%
12 6!b. p ackages  .........  6
50Tb. boxes 3%

@  8 
@ 7%7%@10h¡ 
<§ 4%

P u re  in  tie rce s . .12%@13
Kegs

Q ueen, bb ls............... . .  11 00
Com pound L a rd  10% @11 Queen, % bbls. . . . . .  5 75
80 lb. tu b s  ___.advance % Q ueen kegs ............ 62
60 Tb tu b s  . . . , .advance %
50 lb. t in s  . . . .advance % Trout
20 Tb. pa ils  . . . , .advance % No. 1, 100 lb s ........... . . .  7 50
10 lb . pa ils  . . . . .advance % No. 1, 40 lbs............ . . .  2 25
5 Tb. pa ils  . . . .a d v a n c e  
8 lb . p a ils  . . . . a d v a n c e

No. 1, 10 lbs. 
N o. 1. 8 lbs.

SYRUPS
Corn

B arre ls  ......................... 26%
H alf b a r r e l s ............... 28%
B lue K aro , No. 2 . . .  1 80 
B lue K aro , No. 2% . .  2 06 
B lue K aro , N o. 5 . . . .  2 I t  
B lue K aro , No. 10 . . .  2 06
R ed K aro , No. 2 ...........1 98
Red K aro , N o. 2% . .  2 4#
R ed K aro , N o. 5 ...........2 35
R ed K aro , No. 10 ----- 2 25

Pure Cans
F a ir  ...............................  1*
Good ...............................  2#
Choice .............................  25

TA BLE SAUCES
H alfo rd , la rg e  ............... 3 75
H alfo rd , sm all ............. 2 25

TEA
Japan

S undried , m ed ium  ,.24@ 26 
S undried , choice ...30@ 33 
S undried , fan cy  . . .  .36@46 
B ask e t-fired , m ed ium  3 t 
B ask e t-fired , choice 35@37 
B ask e t-fired , fan cy  40@43
N ibs  .............................  30@32
S iftin g s  ....................... 10@12
F an n in g s  ................... 14 @15

Gunpowder
M oyune, m ed ium  . .  35
M oyune, choice . . . . . ' .  33
M oyune, fan cy  ............50@60
P lngsuey , m ed ium  . .  33
P ingsuey , choice . . . .  36
P lngsuey, fan cy . . . .  60@56

Young H yson
Choice ........................... SO
F a n cy  ......................... 40@50

Oolong
F orm osa , F a n cy  . . .  E0@60 
F o rm osa , M edium  . .  28
F orm aso , Choice . . . .  35

E nglish  B rea k fa s t
M edium  ....................... 25
Choice ......................... 30@35
F a n cy  ......................... 40@60

India
Ceylon, choice ___  30@S5
F a n cy  ...........................  45@5o

TOBACCO 
F ine  C ut

B lo t ................................. i  45
Bugle, 16 oz......................3 84
Bugle, 10c ..................... l i  o#
D an  P a tc h , 8 a n d  I t  oz. 32
D an P a tc h , 4 oz.......... 11 52
D an  P a tc h , 2 oz...........5 76
F a s t M ail, 16 oz...........7 86
H iaw a th a , 16 oz........... 60
H iaw a th a , 5c .........   5 40
M ay F low er, 16 oz. . .  9 36
N o L im it, 8 oz.............1 80
N o L im it, 16 oz.............3 (0
O jibw a, 8 a n d  16 oz. 40
O jibw a, 10c ................. 11 10
O jibw a, 5 c ....................... l  85
P e to sk ey  Chief. 7 oz. 2 00 
P e to sk ey  Chief, 14 oz. 3 90 
P eac h  an d  H oney, 5c 5 76
R ed Bell, 16 oz.................3 96
Red Bell, 8 foil ..........  1 98
S terling , L  f t  d  5c . .  5 76 
S w eet C uba, c a n is te r  9 16
S w eet Cuba, 5 c .............5 76
S w eet Cuba, 10c ........  95
S w eet C uba, 1 lb . t in  4 50 
S w eet C uba, % lb. foil 2 25 
S w eet B urley , 5c L& D  5 76 
S w eet B urley , 8 oz. . .  2 45 
S w eet B urley , 16 oz. . .  4 90 
S w eet M ist, % gro. . .  5 70
Sw eet M ist, 8 oz..........11 10
S w eet M ist. 8 oz.......... 35
T elegram , 5c ..............  5 76
T iger, 5c ......................... 6 00
T iger, 25c c a n s ............ 2 35
T’ncle D aniel, 1 Tb . .  60
U ncle D aniel, 1 oz. . .  5 22

Plug
Am. N avy, 16 oz........... 32
A pple, 10 lb. b u t t ..........  38
D rum m ond N at. L eaf, 2

and  5 lb .......................  60
D rum m ond N a t. Leaf,

p e r  doz........................... 96
B a ttle  A x ......................  28
B racer. 6 an d  12 Tb . 30
B ig F our, 6 and  16 lb. 32
B oot Jack , 2 lb .............  90
B oot Ja c k , p e r  doz. . .  90
Bullion, 16 oz...............  46
C lim ax, Golden T w ins  48
Clim ax, 14% oz..............  44
C lim ax, 7 oz......................  41
D ays’ W ork, 7 & 14 lb. 31 
C rem e de M enthe , Tb 62 
D erby, 5 Tb. boxes . . .  28
5 B ros., 4 Tb..................  65
F o u r Roses, 10c ........... 90
Gilt E dge, 2 lb ..........  50
Gold Rope, 6 & 12 lb . 58 
Gold Rope, 4 & 8 lb. 58 
G. O. P ., 12 f t  24 lb . . .  40 
G ran g er T w ist, 6 lb. . .  4ff 
G. T. W „  101b & 21 lb 36 
H o rse  Shoe, 6 & 12 Tb. 43 
H oney  D ip T w ist, 5&10 45
Jo lly  T a r, 5 & 81b . .  40
J . T „  5% f t  11 lb. . .  35
K en tu c k y  N avy , 121b. 32
K ey sto n e  T w ist, 61b. 45
K ism et, 6 lb . . . . . ___  48
M aple Dip, 20 oz..........  25
M erry  W idow , 121b. . .  32
N obby Spun Roll 6 & 3 58
P a rro t,  12 Tb......................  S i
P a tte r s o n ’s N a t. L eaf 93 
P eachey , 6-12 & 24 lb . 40
P icn ic  T w ist, 5 Tb.......... 45
P ip e r  H eidsick , 4 & 7 lb . 69 
P ip e r  H eidsick , p e r  doz. 96 
Polo, 3 doz., p e r  doz. 48
R ed icu t, 1% oz............... 38
S crapple, 2 & 4 doz. . .  48
S h e rry  Cobbler, 8 oz. . .  32
S p eár H ead , 12 oz. . . .  44
S peer H ead , 14% oz. 44
S peer H ead , 7 oz..........  47
Sq. D eal, 7, 14 a n d  281b 30 
S ta r , 6, 12 f t  24 lb  . .  43
S tan d a rd  N avy , 7%, 15

f t  30 lb ........................... 24
T en  P en n y , 6 f t  12 Tb. 35
T ow n T alk , 14 oz..........  31
Y ankee G irl, 6, 12 & 24 30

S crap
All R ed, 5c ................... 5 76
Am . U nion  S crap  . . . .  5 40
B ag  P ipe , 5c ............... 5 88
C utías, 2% oz.................  26
Globe Scrap , 2 oz..........  30
H ap p y  T ho u g h t, 2 oz. 30 
H oney  Com b S crap , 5c 5 76 
H o n es t S crap , 5c . . . .  1 55 
M ail P ouch , 4 doz. 5c 2 00
Old S ongs, 5c ............... 5 76
Old T im es, % gro . . 5 50 
P o la r  B ea r, 5c, %  gro . 5 76 
R ed  B and, 5c % gro . 5 76 
R ed  M an  S crap  5c . .  1 42
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S crapple, 5c pkgs ............. 48
S ure  S hot, 5c 1-6 gro. 5 76 
Y ankee G irl S crap , 2 oz 5 76 
P a n  H an d le  Scrp  % gr. 5 76
P eac h y  S crap , 5 c .......... 5 70
U nion W o rk m an , 2% 6 00

Sm oking
All L eaf, 2% & 7 oz. 30
BB, 3% oz....................... 6 00
BB, 7 oz..........................  12 00
BB, 14 oz....................... 24 00
B agdad, 10c tin s  . . . .  11 52
B adger, 3 oz.................... 5 04
B adger, 7 oz................ H  52
B an n e r, Be ....................... 5 76
B an n e r, 20c ..................... 1 60
B an n e r, 40c ................... 3 20
Belwood, M ix tu re , 10c 94
B ig  Chief, 2% oz. . .  6 00
B ig  Chief, 16 oz..........  30
Bull D urham , 5c ......... 5 85
Bull D urham , 1 0 c -----11 52
Bull D urham , 15c . . . .1 7  28
Bull D u rh am , 8 oz. . .  3 60
B ull D urham , 16 oz. . .  6 72
B uck  H o rn , 5c ........... 6 76
B uck  H o rn , 10c ........... 11 52
B ria r  P ipe , 5c ............  6 00
B r ia r  P ipe, 10c . . . .  12 00
B lack  S w an, 5c ........  5 76
B lack  S w an, 14 oz. . . 3  50
Bob W h ite , 5 c ............... 6 00
B ro te rhood , 5c ...............y 00
B ro therhood , 1 0 c ......... 11 10
B ro therhood , 16 oz. . .  5 05
C arn ival, 5c ................... 5 70
C arn ival, % oz.............  39
C arn ival, 16 oz............... 40
C iga r C lp’g  Jo h n so n  30
C iga r C lip’g  S eym our 30
Id en tity , 3 & 16 oz. - . 30
D arb y  C iga r C u ttin g s  4 50
C o n tin en ta l Cubes, 10c 90
C orn Cake, 14 oz.......... 2 55
C om  Cake, 7 oz...........1 45
C om  C ake, 5c ............... 5 76
C ream , 50c p a lls  ........  4 70
C uban  S ta r , 5c foil -. 5 76 
C uban S ta r . 16 oz pails  3 U
C hips. 10c ................... 10 30
Dills B est, 1% oz.........  <9
D ills B est, 3% oz...........  77
D ills B est, 16 oz.........  73
D ixie K id, 5c .........  48
D uke’s Mix, 5c ..........  5 76
D uke’s Mix. 10c . . . .  11 52 
D uke’s Cam eo, 5c . .  5 76
D rum , 5c ....................... “ 76
P. F . A. 4 oz.................. 5 04
p . F . A. 7 oz................... 11 52
F ash ion , 5c ................... 6 00
F ash ion , 16 oz...................5 28
F ive B ros., 5c ..............  5 76
F ive B ros., 10c ............. 10 53
F ive  ce n t cu t P lu g  . .  29
F  O B 10c ...................11 52
F o u r R oses, 10c ........... 96
F u ll D ress, 1% oz. . .  72
G lad H an d , 6c ............  48
Gold Block, 10c ........... 12 00
Gold S ta r . 50c pail . .  4 70
Gail & A x N avy , 5c 5 76
G row ler, 5c ............... 42
G row ler, 10c ................. 94
G row ler, 20c ................  1 85
G ian t, Be .........................5 76
G ian t, 40c .......................3 96
H an d  M ade, 2% oz. . .  50
H azel N u t, 5c ..........  5 76
H oney  D ew . 1 0 c ...........12 00
H u n tin g , 5c ..................  38
I X  L, 5c ....................... 6 10
I X  t ,  In pa ils  ........... 32
J u s t  S u its , 5c ............... 6.00
J u s t  Su its . 10c ........... 12 00
K iln D ried , 25c ..........  2 45
K ing  B ird , 7 oz ........... 2 16
K ing  B ird , 10c ........... 11 52
K ing  B ird , 5 c ................. 5 76
L a T u rk a , 5c ..............  5 76
L ittle  G ian t. 1 lb ..........  28
L ucky  S trik e , 1 0 c ......... 96
L e Redo, 3 oz............... 10 80
Be Redo, 8 & 16 oz. 38
M yrtle  N avy , 10c . . .1 1  52
M yrtle  N avy , 5 c ...........5 76
M ary land  Club, 5c . . .  50
M ayflow er, 5c ................. 5 76
M ayflow er, 10c ........... 96
M ayflow er, 20c ............. 1 92
N ig g er H a ir , 5c ..........  6 00
N ig g e r H a ir , 10c . . . .1 0  70
N igger H ead , 5 c ...........5 40
N igger H ead . 10c . . . . 1 0  56
N oon H o u r, 5 c ............... 48
Old Colony, i-12  gro. 11 52
Old Mill, 5c ................... 5 76
Old E ng lish  C urve 1% oz 96
Old Crop, 5c ............... 5 76
Old Crop, 25c ............... 20
P . S., 8 oz. 30 lb. cs. 19
P . S., 3 oz., p e r  gro. 5 70
P a t  H and , 1 oz............... 63
P a tte r s o n  Seal, 1% oz. 48
P a tte rs o n  Seal, 3 oz. . .  96
P a tte rs o n  Seal, 16 oz. 5 00
P eerless, 6 c ..................... 5 76
P eerless, 10c c l o t h ___ 11 52
P eerless, 10c p a p e r  . .10 80
P eerless, 20c ................. 2 04
P eerless, 40c ............. 4 08
P laza , 2 gro. c s ...........5 76
P low  Boy, 5c ............... 5 76
P low  Boy, 10c ............. 11 40
Plow  Boy, 14 oz................ 4 70
P edro , 10c ..................... 11 93
P rid e  of V irg in ia , 1% 77
P i lo t  Be ........................... 6 76

IB 14
P ilo t, 7 oz. doz...........  1 05
P i lo t  14 oz. doz...........2 10
P rin ce  A lbert, 5c . . . .  48
P rin ce  A lbert, 10c . . . .  96 
P rin ce  A lbert, 8 oz. . . .  3 84 
P rin ce  A lbert, 16 oz. . .  7 44 
Q ueen Q uality , 5c . . . .  48
R ob Roy, 5c foil . . . .  5 76 
Rob Roy, 10c g -o ss  ..10  52
Rob Roy, 25c d ez .......... 2 10
Roy Roy, 50c doz.......... 4 10
S. & M., 5c g ro ss  . .  5 76 
S. & M., 14 oz. doz. . 3 20 
S old ier Boy, 5c g ro ss  5 76
Soldier Boy, 10c ___ 10 50
Soldier Boy, 1 lb .......... 4 75
S w eet C apora l, 1 oz. . .  60
Sw eet L o tus, 5 c .................6 00
S w eet L o tus, 1 0 c _______ 12 00
S w eet L o tu s, p e r  doz. 4 35
S*weet Rose, 2% oz. 30
S w eet T ip  Top, 5c . . .  50
S w eet T ip  top, 10c . .  1 00 
S w eet T ips, % gro. . .  10 08
Sun C ured , 10c ........... 98
S um m er T im e, 5c . . . .  5 76 
S um m er T im e, 7 oz. . .  1 65 
S um m er T im e, 14 oz. . .3  50 
S tan d a rd , 5c fo il . . . .  6 76 
S tan d a rd , 10c p a p e r  . .  8 64 
Seal N . C., 1% cu t p lug  70 
Seal N . C. 1% G ran . 63
T h ree  F e a th e rs , 1 oz. 48
T hree  F e a th e rs , 10c 11 52
T h re e  F e a th e rs  an d  

P ip e  com bination  . .  2 25 
T om  & J e r ry , 14 oz. . .  3 60 
T om  & J e rry , 7 oz. . . .  1 80
T om  & J e r ry , 3 oz..........  76
T ro u t L ine, 5c ............. 5 90
T ro u t L ine, 1 0 c ............ 11 00
T u rk ish , P a tro l, 2-9 5 76
Tuxedo, 1 oz. bag s  . .  48
Tuxedo, 2 oz. t in s  . .  96
T uxedo, 20c ................... 1 90
T uxedo, 80c t i n s ..............7 45
T w in  O aks, 10c ........  96
U nion L ead er, 50c . . .  5 10 
U nion L eader, 25c . .  2 60 
U nion L eader, 10c ..1 1  52 
U nion L eader. 5c . . . .  5 95 
U nion W orkm an , 1% 5 76
U ncle Sam , 10c ----- 10 80
U ncle Sam , 8 oz.......... 2 20
U. S. M arine , 5c . . . .  6 00 
V an -B ibbe r, 2 oz. t in  88
V elvet, 5c pouch  ......... 48
V elvet, 10c t in  ............... 96
V elvet, 8 oz. t in  ----- 3 84
V elvet, 16 oz. can  . . . .  7 68 
V elvet, com b ination  cs. 5 75
W a r  P a th , 5c ............... 6 00
W a r  P a th , 8 oz.................1 60
W ave L ine, 3 oz..........  40
W ave Line, 16 oz ..........  40
W a y  up, 2% oz..............5 75
W ay  up, 16 oz. pa ils  . .  31
W ild  F ru it, 5c ........... 5 76
W ild F ru it, 10c ----- 11 52
Y um  Y um , 5c ............  6 00
Y um  Y um , 10c ........... 11 52
Y um  Y um , 1 lb ., doz. 4 80

T W IN E
C otton , 3 p ly  ............... 22
C otton , 4 p ly  ................. 22
J u te , 2 ply ................... 14
H em p, 6 p ly  ................... 13
F lax , m ed ium  ............. 24
W ool, 1 lb. ba les  ..........  6

V INEGA R
W h ite  W ine, 40 g ra in  8% 
W h ite  W ine, 80 g ra in  11% 
W h ite  W ine, 100 g ra in  13 
O akland V in eg a r & P ick le  

Co.’s B rands. 
H igh land  app le  c id er ..18  
O akland app le c ider . .  13
S ta te  Seal su g a r  ___  11
O akland  w h ite  p ick ling  10 

P ack a g es  free.
W ICK IN G

No. 0, p e r  g r o s s ...........30
No. 1, p e r  g ro ss  . . . .  40 
No. 2. p e r  g ro ss  . . . .  50 
No. 3 p e r  g ro ss  . . . .  75

W O O D E N W A R E
B askets

B ushels  ...........................  1 00
B ushels, w ide b an d  . .  1 15
M ark e t ........................... 40
S plin t, la rg e  ____. . . .  3 50
S plin t, m ed ium  ........... 3 00
S plin t, sm all ............... 2 75
W illow , C lothes, la rg e  8 25 
W illow , C lothes, sm all 6 75 
W ilow , C othes, m e’m 7 50

B u tte r  P la te s  
O vals

% lb., 250 in  c r a t e ...........30
% lb., 250 in  c ra te  . . . .  30
1 lb., 250 in  c ra te  ____ 35
2 lb., 250 in c ra te  . . . .  45
3 lb., 250 in  c ra te  ____ 65
5 lb. 250 in  c ra te  . . . .  85

W ire  E n d
1 lb., 250 in  c ra te  ____ 35
2 lb., 250 in  c ra te  . . . .  45
3 lb., 250 in  c ra te  . . . .  55
5 lb., 250 in  c ra te  . . . .  65

C hurns
B arre l, 5 gal., each  . .  2 40 
B arre l, 10 gal., each  . .2  55 

C lothe* p !n i 
Round Head.

P ails
2-hoop S tan d a rd  . . . .2 00
2-hoop S tan d a rd  . . . 2 25
3-w irè  C able ............ 2 10
C eda r all red  b ra s s 1 25
3-w ire  Cable ............ 2 30
P a p e r  E u re k a  ......... 2 25
F ib re  ............................. 2 40
10 q t. G alvan ized  . . . 1 70
12 q t. G alvan ized  . . 1 90
14 q t. G alvanized  . . 2 10

T oo thp icks
B irch, 100 pack ag es 2 00
Ideal .............................. 8b

T ra p s
M ouse, wood, 2 holes 22
M ouse, wood, 4 holes 45
M ouse, wood, 6 holes 70
M ouse, tin , 5 holes . 6b
R at, wood .................. 80
R at, sp r in g  ............... 75

T ubs
20-in. S tan d a rd , No. 1 7 50
18-in. S tan d a rd , No. 2 6 50
16-in. S tan d a rd , No. 3 5 50
20-in. Cable, No. 1 . 8 00
18-in. Cable, No. 2 . . 7 00
16-in. Cable, No. 3 . . 6 00
No. 1 F ib re  .............. 10 2b
No. 2 F ib re  ................ 9 25
No. 3 F ib re  ................ 8 25
L arg e  G alvanized  . . 5 75
M edium  G alvan ized  , b 00
Sm all G alvan ized  . . . 4 2b

W ashboards
B ronze Globe ............ 2 50
D ew ey ........................... 1 7b
D ouble A cm e ............ 3 75
S ingle A cm e ............ 3 15
D ouble P eerless  . . . . 3 75
S ingle P eerless  ........ 3 25
N o rth e rn  Q ueen . . . . 3 25
D ouble D uplex  ........ . 3 00
Good L uck  ................. 2 75
U n iv ersa l ..................... 3 15

W indow  C leaners 
12 in ................................... 1 65
14 in ................................. 1 85
16 in . ......................... 2 30

Wood Bowls
13 in . B u tte r  ............ 1 50
15 in. B u tte r  ............ 2 00
17 in. B u tte r  ............ 3 75
19 in. B u tte r  ............ 6 00
A ssorted , 13-15-17 . 3 00
A ssorted , 15-17-19 . . 4 25

. .  W RAPPING PA PER
Com m on S tra w  ...........
F ib re  M anila, w h ite  . .  
F ib re  M anila , colored
No. 1 M anila  ..................
C ream  M anila  ...............
B u tc h e rs ’ M anila  . . . .  
W a x  B u tte r , s h o rt c’n t  13 
W a x  B u tte r , fu ll coun t 20
W a x  B u tte r , r o l l s ___  19

YEAST CAKE
M agic, 3 doz................
S un ligh t, 3 doz..............
S un ligh t, 1% doz...........
Y east F oam , 3 doz. . .  
Y eas t F oam , 3 doz. . .  
Y east F oam , 1% doz.

A XLE GREASE

50
3 75
4 80

CIGARS
Jo h n so n  C ig a r Co.’s  B ran d

4% inch, 5 g r o s s ............ 65
C artons, 20 2% doz bxs 70 

Egg C ra te s  and F ille rs  
H u m p ty  D um pty , 12 dz. 20
No. 1 com plete  ............... 40
No. 2. com plete  ............... 28
C ase No. 2, fillers, 15

s e ts  ............................... 1 35
Case, m edium , 12 se ts  1 15 

F au ce ts
C ork lined, 3 in ................... 70
C ork lined , 9 in ...............  80
C ork lined, 10 in ..................90

Mop S tick s
T ro ja n  sp r in g  ................... 90
E clipse p a te n t  sp rin g  85
No. 1 c o m m o n ................... 80
No. 2 p a t. b ru sh  h o lde r 85
Ideal No. 7 ....................... 85
121b. co tto n  m op h ead s  1 45

S. C. W „  1,000 l o t s ___ 31
E l P o r ta n a  .......................  33
E v en in g  P re ss  ............... 32
E x e m p la r . . .........................  82

W orden  G rocer Oo. B ran d  
B en H u r

P e rfec tio n  .........................  SB
P erfec tio n  E x tra s  ............. 35
L ondres ...............................  35
L ondres G ran d  ................. 35
S ta n d a rd  .............................  35
P u rita n o s  ...........................  35
P an a te lla s , F in a s  ........... 35
P an a te lla s , B ock ...........  35
Jockey  Club .......................  35

Old Master Coffee

2
3
4 
4 
3
2%

1 15 
1 00 

50 
1 15 
1 00 

58

W hite  H ouse , 1 tb . . . .  
W h ite  H ouse , 21b 
E xcelsio r, B lend, l ib  
E xcelsio r, B lend, 21b . 
T ip  Top, B lend, l ib  .
R oyal B lend  ................
R oyal H ig h  Grade . . .  
S up erio r B lend  ............

B oston  C om bination  ..........
D is tr ib u ted  by  Ju d so n  

G rocer Co., G rand  R ap id s; 
L ee  & Cady, D e tro it; S y
m ons Bros. & Co., S ag i
n aw ; B row n D av is & W a r 
ner, J a c k so n ; G odsm ark , 
D u ran d  & Co., B a ttle  
C reek ; F le lbach  Co., T o 
ledo.

COCOANUT
B ak e r’s  B raz il Shredded

10 5c pkgs., p e r  ca se  2 60 
26 10c pkg., p e r  case  2 60 
16 10c a n d  33 5c pkgs., 

p e r  ca se  ....................... 2 60

Old M as te r  6 ....................... 33
S an M arto  .........................  —
P ilo t .....................................

TEA
R oyal G arden , %, %

an d  1 !b...........................  49
T H E  BOUR CO., 

TOLEDO, O. 
COFFEE  
Roasted

D w in n e ll-W rig h t Co.’s B ’ds

s tock  by th e  T ra d esm an  
C om pany. T h irty -fiv e  sizes 
an d  s ty le s  on h a n d  a t  all 
tim es—tw ice  a s  m any  sa fe s  
a s  a re  c a rried  by  a n y  o th e r 
house in  th e  S ta te . I f  you 
a re  unab le  to  v is it G rand 
R ap id s  an d  in sp ec t th e  
line personally , w rite  fo r 
q u o ta tions .

A pex H a m s  .....................
O pex B acon .....................
A pex L a rd  .......................
E xcels io r H am s ............
E xce ls io r B acon ..........
S ilve r S ta r  L a rd  .........
S ilve r S ta r  L a rd  .........
F am ily  P o rk  ...................
F a t  B ack  P o rk  ..............

P r ice s  quo ted  upon ap p li
ca tion , H am m ond , S tan d ish  
*  Co., D e tro it, M ich.

SA FES

The only
5c

C leanser
G uaranteed to  

equal the 
best 19c kinds 

80 - C A N S - $2.89
SOAP

L a u tz  B ros’. & Co. 
Acme, 3o b ars , 75 lbs. 4 00 
A cm e, 25 b ars , 75 tbs. 4 00 
A cm e, 25 b ars , 70 tbs. 3 80
A cm e, 100 c a k e s ...........3 00
B ig  M as te r, 100 blocks 4 00
G erm an  M o t t l e d .......... 3 15
G erm an  M ottled , 5 bx. 3 15 
G erm an  M ottled  10 bx. 3 10 
G erm an  M ottled  25 bx  3 05 
M arseilles, 100 cak es  . .  6 00 
M arseilles, 100 cks. 5c 4 00 
M arseilles, 100 ck  to il 4 00 
M arseilles % box to il 2 10

P ro c to r  & G am ble Co.
Lenox ...............................  3 00
Ivory , 6 oz....................... 4 to
Ivory , 10 oz..................... g 75
S ta r  .................................  3 35

T ra d esm an  Co.’s  B ran d  
B lack H aw k , one box 2 50 
B lack  H aw k , five bxs 2 40 
B lack  H aw k , te n  bxs 2 25

A. B. W risley
Good C heer ................... 4 00
Old C o un try  ............... 2 40

Soap P ow ders 
Snow  Boy, 24s fam ily

size  ...........................
Snow  Boy, 60 5s . . . .  
Snow  Boy, 100 5c . . . .  
Gold D u st, 24 la rg e  . .  
Gold D ust, 100 5c . . . .
K irkoline, 24 41b...........
P ea rlin e  .........................
S oapine ...........................
B a u b itt’s  1776 .............
R oseine ...........................
A rm o u r’s .........................
W isdom  .........................

3 75
2 40
3 75
4 50 
4 00 
2 80
3 75
4 90 
8 76 
3 50 
3 70 
3 30

F u ll line  of fire an d  b u r 
g la r  p roof sa fe s  k e p t in

Soap Compounds
Jo h n so n ’s F in e  ........... 5 10
Jo h n so n ’s  X X X  ........... 4 25
R ub-N o-M ore  ............... 3 85
N ine O’clock ............... 3 30

Scouring
E noch  M organ ’s Sons

Sapolio, g ro ss  l o t s ___ 9 50
Sapolio, h a lf  gro . lo ts  4 85 
Sapolio, s ing le  boxes 2 40
Sapolio, h an d  ............... 2 40
S cou rine  M an u fac tu rin g  Co
S courine , 50 c a k e s ___ 1 80
S courine , 100 cakes  . .  3 50

1 lb boxes, p e r  g ro ss  9 00 
3 lb. boxes, p e r  g ro ss  24 00 

BAKING POW DER  
Royal

10c size  . .  90 
% lb can s  1 35 
6 oz. c a n s  1 9o 
% lb. can s  
% lb cans 
l ib  cans 
3Ib ca n s  13 00 
51b ca n s  21 M

We Manufacture

•Public Seating
Exclusively

C h u r c h e s  furnish churches of all denominations, designing and 
V l l U l V l l L o  building to harmonize with the general architectural 
scheme—from the most elaborate carved furniture for the cathedral to the 
modest seating of a chapel.

^  The fact that we have furnished a large majority of the city  
U V I I U V I O  an(j district schools throughout the country, speaks volumes 
for the merits of our school furniture. Excellence of design, construction 
and materials used and moderate prices, win.

We specialize Lodge. Hall and Assembly seating. 
Our long experience has given us a knowledge of re

quirements and how to meet them. Many styles in stock and built to order, 
including the more inexpensive portable chairs, veneer assembly chairs, and 
luxurious upholstered opera chairs.

Write Dept. Y.

Lodge Halls

American Searing Comp
215 W abash  A ve. C H IC A G O , ILL.

G R A ND  RAPIDS N E W  YORK BOSTON PHILADELPHIA
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BUSINESS-WANTS DEPARTMENT
A dvertisem ents inserted under this head for two cents a word the first insertion and one cent a  word for each subsequent 

continuous insertion. No charge less than 2o cents. Cash must accompany all orders.

BU SIN ESS CHANCES.

A uto  re p a ir  b u sin ess  fo r  sa le  a t  a  b a r 
gain . T he only filtered  gaso line  filling 
s ta tio n  betw een  G rand  R ap id s  a n d  M us
kegon on th e  g rav e l road . A  good chance  
fo r  th e  r ig h t m an . A ddress  B ox 8, 
C asnovia , M ich .______________________334

B ak e ry  an d  r e s ta u ra n t ;  a n  e x t ra  good 
p roposition ; fu lly  equipped; m oney m a k e r; 
$1,200. Tow n 1,200. D onahue, M ound 
V alley, K an._________________________ 329

F o r Sale o r R en t—S to re  bu ild ing  n ea r  
M an k a to ; good bu s in ess ; c rea m  s ta tio n  
in connection , w ith  good s a la ry ; good 
chance  to  m ake  m oney w ith  sm all in 
v es tm en t. F o r  fu r th e r  in fo rm atio n  w rite  
to  R . R. D ittb e rn e r, M ankato , M inn.. 
R. F . D. No. 6.______________________ 328

H a rd w a re  s to re  an d  g en e ra l re p a ir  shop 
fo r sa le  in  D enver; e s ta b lish ed  e ig h t 
y e a rs ; re p a ir in g  of bicycles, locks, keys, 
guns, baby  c a rriag es , law n  m ow ers and, 
in  fa c t a  li ttle  of ev e ry th in g ; ju s t  th e  
p lace  fo r an  all a ro u n d  h an d y  m an. 
A bout $1,200 -will hand le  th is . W rite  fo r 
p a r tic u la rs . A venue N ovelty  W orks , 1426 
E. 22nd A ve., D enver, Colo.________327

C ash fo r y o u r b u sin ess  or p ro p erty . I 
b rin g  buyers  an d  se llers  to g e th e r. N o 
m a tte r  w h ere  located , if you w a n t to  buy, 
sell o r exchange a n y  k in d  of b usiness  o r 
p roperty , w rite  me. E s ta b lish ed  1881. 
F ra n k  P. C leveland, R ea l E s ta te  E x p e rt, 
1261 A dam s E x p re ss  B ldg., C hicago, 111.

326
W h ite  K itch en  r e s ta u ra n t, K alam azoo , 

M ich. S ta n d  close in vestiga tion .____ 325
F o r S'ale—H ard w are , p a in t a n d  fu rn i

tu re  b u sin ess  in  S outh  Chicago, e s ta b 
lished  10 yea rs . N o com petition . R en t 
fo r double s to re  only $40; b ric k  building. 
S tock  an d  fix tu res  and  safe, $2,500. Sales 
$10,000 yearly . S plendid chance  fo r young  
h u s tle r . R eason  fo r selling, m oving  to  
M obile. E spec ia lly  good chance  fo r p a r ty  
ab le  to  sp eak  P o lish  a n d  C ro a tian  la n 
guages. T he  chance  of y o u r life  to  g e t 
in to  an  es ta b lish ed  b usiness . A ddress 
D. W ink, 10,550 T o rren ce  A ve., Chicago.

324
W a n ted —P a r tn e r  fo r m oving  p ic tu re  

a t tra c t io n . Good o p p o rtu n ity  fo r sober, 
in d u s trio u s  young  m an. Sm all in v e stm en t 
requ ired . A ddress A. J . F robes, 131 Su. 
H a ls te ad , Chicago.___________________ 323

S to re  fo r sa le  or r e n t  in  V assa r, M ich., 
20 x 70 fee t, fu ll b a sem en t, tw o -s to ry  
bu ild ing , dw elling  above; in  c e n te r  of 
b u sin ess  sec tion ; no  o th e r  em p ty  s to re  
in V assa r. A ddress F . J . B rockm an , 
V assa r, M ich.________________________ 322

480 ac re  s tock  fa rm , $50 p e r  acre . 
E ig h ty  m iles K a n sa s  C ity. W rite  S. S. 
I rw in , K incaid , K an ._________________ 321

To E xchange—F in e  71 a c re  fa rm  n e a r  
O lney, 111., $5,000 fo r m erch an d ise ; p re fe r 
g roceries. A ddress E ug en e  M unson, M t. 
V ernon, 111.___________________________320

B usiness  O pening—F o r sa le  in  coun ty  
s e a t tow n  of 2,500. nice c lean  s tock  and  
p ro sperous business  of la d ies ’ no tions  and  
d ry  goods stock . N ow  b eing  reduced  
from  $8,000 invoice to  $5,000. R eason  fo r 
selling, ow ner rece n tly  m a rried . B a r
gain  if you com e a n d  in v e stig a te . C an ’t  
tra d e  by  correspondence. A ddress C larke 
B azaar, A lbany, Mo. 319

F o r Sale—G enera l m erch an d ise  b usiness  
in a  good locality , do ing  a  good cash  
business. T he  bu ild ing  is  24 x  50, fu ll 
b asem en t a n d  six  liv ing  room s above. 
T he s to ck  will invoice a b o u t $1,500. All 
new , u p - to -d a te  goods a n d  m u s t be sold 
fo r cash . T he bu ild ing  an d  fix tu res  w ill 
he sold on ea sy  te rm s . T h e re  is very  
li ttle  com petition  and  expenses a re  v e ry  
ligh t. I t  is a  p lace fo r som eone w ith  a  
li ttle  m oney to  s tep  r ig h t in to  a  m oney
m aker. T he  ow ner is go ing  W est. Call 
o r ad d re ss  ow ner, W . H . S m ith , W allin , 
B enzie Co., M ic h .___________________315

W anted  To R e n t—S to re  bu ild ing  in 
tow n of 2,000 or m ore, w ith in  200 m iles 
of C hicago. P re fe r  v a c a n t co rn er b u ild 
ing  h av in g  co u n te rs  an d  she lv ing  an d  
re n t  n o t over $20 p e r  m onth . G ive d e 
ta ils  an d  p ro sp ec ts  of success  fo r b a r 
gain  sto re . M ention  n a tio n a litie s  an d  
d enom inations  of chu rches. R. A. G ou- 
w ens, S ou th  H olland, 111. 314

F o r Sale—V a rie ty  sto re , e s tab lished  
fo r ty  y ea rs  sam e co rner. D o ing good 
business , v e ry  low  expense, re n t, in c lud 
ing  liv ing  room s on sam e floor, $40. F ine  
ch an ce  fo r m an  an d  w ife. S tock  w ill 
invoice abo u t $3,500. C ash  p rice  $2,500. 
N o tra d es . B es t c o rn e r location  in  coun 
ty  s e a t tow n 5,000 popu la tion . O w ner 
h a s  o th e r  business. A ddress P h il H . 
K ohl, M orris, 111.____________________ 312

F o r  Sale—A clean , u p - to -d a te  s tock  of 
fu rn itu re . W ill invoice a b o u t $1,500. A lso 
m y u n d e rta k in g  ou tfit a n d  stock , invoice 
a b o u t $1,800. A ddress G eorge W . M cLain, 
O xford, M ich. 313

M erchand ise  S ales C onducto rs—A dver
tis in g  fu rn ish ed  free . W rite  fo r d a te  
an d  te rm s . A ddress A. E . G reene, 116
D w igh t B ldg., J ack so n , M ich. 316

W holesale  a n d  re ta il b a k e ry  fo r  sale , 
fo u r w agons. $1,200 w eekly  sales. P rice  
$6,500. L o ca ted  a t  th e  P u llm an  c a r  
w orks. W ill sell bu ild ing  also. E . 
S chm alfeld , 10951 M ichigan A ve., C hi- 
cago, 111.______________________________311

To R en t—C o un try  s to re  a n d  dw elling, 
s i tu a te d  in  a  good fa rm in g  com m unity , 
good o p p o rtu n ity  to  hand le  coal a n d  fa rm  
im p lem en ts  an d  g en e ra l m erchand ise . F o r 
p a r tic u la rs  ad d re ss  J . K inney , R. F . D. 
2, G rand  R ap ids, M ichigan. C itz. ’phone 
4871-3 rings._________________________ 310

M ust sejl la rge , beau tifu l, d a iry , s tock , 
f ru it  o r g en e ra l fa rm  in  M ichigan f ru it  
belt. W ill exchange  fo r  fu rn itu re  o r 
m erchand ise . A ddress  F a rm , c a re  M ichi- 
gan  T rad esm an ._____________________ 332

F o r Sale o r E x c h an g e—F in e  98V& ac re  
S o u th ern  M ich igan  fa rm . Good b u ild 
ings, w indm ill, tim b e r  a n d  w a te r. W ell 
located . M igh t conside r clean , u p -to -  
d a te  s to ck  d ry  goods o r  g en e ra l m e r
chand ise  up  to  $6,000, b a lan ce  long  tim e 
a t  6 p e r  cen t. Lock B ox 147, U nion C ity, 
M ichigan. 331

F o r Sale—H alf in te re s t  in  fa c to ry  m a n 
u fa c tu r in g  an  u p - to -d a te  p a te n te d  h o u se 
hold specia lty , to  p a r ty  w ho  can  ta k e  
fu ll cha rge , o r  w ill lease  fo r  a  te rm  of 
y e a rs  by th e  y ea r, o r  on ro y a lty  basis , 
i ock Box 273, Q uincy, 111. 330

W a n t To Sell—T h e  rem a in d e r of m y  
s to ck  a t  a  sacrifice p rice. S tock  co n sis ts  
of m en ’s, boys, c h ild ren ’s clo th ing , som e 
shoes a n d  ru b b ers , la d ie s ’ an d  ch ild ren ’s 
cloaks, g roceries, h a ts  an d  caps, d ry  
goods an d  m en’s  fu rn ish in g s . A lso have  
sw ell s to re  fix tu res , su ch  a s  show  cases, 
h a t  case, la rg e  8 foo t sca les  a n d  N atio n a l 
cash  reg is te r , co u n te rs . You could m ove 
s tock  o r  co n tinue  in  business  here, as 
re n t is  cheap . W ill g ive lib e ra l tim e  to  
good m e rch an t. T h is  is a n  op p o rtu n ity  
fo r som eone to  m ake som e m oney. W rite  
d ire c t to  me, S am  A. R osenberg , E lm ira , 
M ichigan._____________________ _______ 333

D rug  S to re  F o r  Sale—T w o -s to ry  b rick  
build ing , $15 m on th ly  re n t ;  b eau tifu l 
co u n try ; ra ilro ad  fac ili tie s ; c ity  p riv - 
iliges; th re e  m iles fro m  ocean ; fine op
p o rtu n ity  fo r young  a c tiv e  m an . $800 
cash , b a lan ce  ea sy  te rm s . A ddress E a to n -  
tow n P h a rm a cy . E a to n to w n , N . J. 289

S alesm an—A ttra c tiv e  p roposition  fo r 
th e  g en e ra l tra d e , experience  u n n ec es
sa ry . All a ro u n d  h u s tlin g  sp ec ia lty  m an  
can  n e t $3,000 annua lly . A m erican  
S ta n d a rd  Jew elry  Co., D e tro it, M ich.

308
F o r Sale—S tock  of g en e ra l m erch an d ise  

in  S au lt S te . M arie. T he  D e tro it of 
U pper M ichigan. Good location , good 
business . A m  m oving. A pply  to  W. E. 
D onegan. 293

F o r  Sale—F o r  $100, seco n d -h an d  e le 
v a to r, l if t 1,500 pounds. P la tfo rm  ca r 
4x7 feet, 16 inch  d ru m  g ea re d  fo r e lec tric  
m otor w ith  be lt a t ta c h m e n t. H aw k in s  
H a rd w are , F u lto n , N . Y. 292

T im b er L ands F o r  Sale—-We h av e  fo r 
sa le  250,000,000 fe e t L. L. Y. p ine  located  
in  S ou th  M iss. L ogging cond itions  f irs t-  
c lass; low fre ig h t r a te  to  tid e  w a te r; 
a lso  a  t r a c t  of hardw ood  of 8,000 a c re s  
located  in  N o rth  L a ., w h ich  w ill c u t
36.000. 000 fe e t oak, 5,000,000 h ickory ,
1.000. 000 gum  a n d  5,000,000 p ine . F o r
fu r th e r  in fo rm atio n  ad d re ss  W . J . L ough- 
ridge, W h itn ey  B an k  B ldg., N ew  O rleans, 
La.___________________________________ 291

F o r Sale—11,500 s tock  g en e ra l m e r
chan d ise  (m ostly  new ), in  in lan d  tow n, 
fine fa rm in g  section . S ales $10,000. N o 
tra d es . L. E . Q uivey, F u lto n , M ich.

262
F o r  Sale—A $2,500 s to ck  of groceries 

in a  good tow n  of 3,500. S tock  is  clean , 
p riced  r ig h t fo r cash . A ddress J .,  c a re  
M ichigan T rad esm an . 301

F o r R en t—A t E lm ira , M ichigan, la rg e  
lig h t double sto re , $15 m onth , w ith  gas, 
fu rnace , shelv ing , tab les , liv ing  room s. 
A. W . S tein , F en to n , M ich. 302

F o r Sale o r T ra d e—H ote l a n d  fu rn is h 
in g s  a t  B aldw in , M ichigan. F re e  and  
c lea r fo r  s tock  of g roceries  up  to  $1,500. 
M igh t consider G rand  R ap id s  rea l e s ta te . 
R obt. A dam son. S aran ac , M ichigan. 300

F o r Sale C heap—80 h o rse  pow er boiler 
and  40 h o rse  pow er eng ine  in  good con
dition . A lso feed  m ill w ith  F ie ld  g a so 
line  engine. W . P u rch ase , C orning, M ich., 
P . O. M oline._________________________ 298

D ru g  s to ck  a n d  bu ild ing  fo r sa le  o r  e x 
ch a n g e  fo r  residence . S tock  invo ices 
a b o u t $2,000, bu ild ing  an d  lo t a b o u t $800. 
L ocated  in  M illburg, one of th e  b e s t f ru it  
sh ip p in g  to w n s  in  M ichigan. A ddress 
D r. O. A. E a to n , B en to n  H arb o r, M ich.

263

F o r  Sale a t  a  B arg a in —F o u rtee n  lig h t 
F . P . gaso line  lig h tin g  m ach ine, new. 
B eem an  au to m a tic  gaso line  ta n k , fo rty  
fe e t co u n te r show  cases. W a n ted , ty p e 
w r ite r  an d  e lec tric  coffee m ill. A ddress 
A. W . B row n, S tockbridge, M ich. 297

W a n te d —D ry  goods s to re  a t  Lowell, 
f irs t-c la s s  open ing  in  live tow n  of 2,000 
people, su rro u n d ed  by  p ro sperous  fa rm 
ing  coun try . F in e  s ta n d  read y  a n d  b u s i
ness  w aiting . A ddress  L ock B ox 650, 
Low ell, M ich._________________________255

F o r  E x ch an g e—T en  room  residence, 
finely located , F ra n k fo r t, M ich. B a th , 
e lec tric  ligh t, c ity  w a te r. E x c h an g e  fo r 
m erchand ise . A ddress  B, ca re  T ra d e s 
m an 186

I p a y  cash  fo r s to ck s  o r p a r t  s to ck s  
of m erchand ise . M ust be  cheap . H . 
K au fer, M ilw aukee, W ls.____________ 92

W e offer fo r sale , fa rm s  a n d  business 
p ro p e rty  in  n ea rly  a ll co u n ties  of M ich
igan  and  also  in  o th e r  s ta te s  of th e  
U nion. W e buy, sell a n d  exchange 
fa rm s  fo r b usiness  p ro p e rty  an d  in v i tt  
your co rrespondence. J . E . T hom  k  Co., 
7th F loo r K irb y  B ldg., Sag inaw . M ich. 659

$30,259 s to ck  o f clo th ing , shoes, m en ’s 
fu rn ish in g s  an d  no tions, a lso  tw o -s to ry  
solid b rick  build ing , w o rth  $9,000. All 
c lear, to  exchange fo r a  good fa rm  or 
tim b e r  lands. P lea se  do n o t a n sw e r u n 
less you h av e  fa rm s  th a t  a re  c lear. A d
d ress  P . O. B ox 493, N ew  London. W is., 
w here  s to ck  is located .______________ 206

W e bu y  a n d  sell seco n d -h an d  s to re  fix
tu re s . G rand  R ap id s  M erchand ise  & F ix - 
tu re s  Co., 803 M onroe A ve. ________236

We p ay  CASH fo r m e rch an d ise  s tock  
a n d  fix tu res. G rand  R ap id s  M erchand ise  
& F ix tu re s  Co., 803 M onroe Ave. 235

S afes O pened—W . L. Slocum , sa fe  ex 
p e r t an d  locksm ith . 97 M onroe Ave., 
G rand  R ap id s, M ich. 104

F o r Sale—Shoe s to ck  a t  le ss  th a n  in 
voice. In v en to ry  abo u t tw o h u n d red  an d  
fifty  do llars . A ddress B ox 347. S aran ac . 
Mich.________________________________ 263

O nly b a k e ry  in  tow n 1,300; ice cream , 
confectionery . Good re so rt tra d e . $1,500, 
easy  te rm s . J . C ham berlain , N ew aygo, 
M ich.________________________________ 281

F o r Sale—T u ft soda  fo u n ta in , coun ter, 
e tc . B arg a in  a t  $100. P h o to g rap h  sen t 
on app lica tion . C. E . B echtel. Shelby, 
M ichigan. E n q u ire  of an y  re p re se n ta tiv e  
of H . & P . D rug  Co.________________ 294

F o r Sale— S tock c lo th ing  an d  fu rn is h 
ings. Invoice ab o u t $7,500; ca n  be r e 
duced to  $5,000. Good s to re  room , good 
location . I f  in te re s te d  w rite  a t  once. 
Will sell s to ck  a t  sacrifice if ta k e n  now. 
A ddress, W . B. 704 M ain  S t., Jop lin , Mo.

276
B ake ry , B lack  D iam ond oven, c learing  

$100 m onth ly . Invoice ab o u t $800. W ill 
sel a t  y o u r p rice  if sold w ith in  i0  days. 
S ickness. Come, see it. O tto  S m ith , 
E dgew ood, 111._______________________ 279

W a n te d  fo r sp o t cash , s to ck  clothing, 
shoes o r g en e ra l s tock . A ddress N . E . 
Ice, C uba, Mo._______________________ 280

F o r  Sale—Soda fo u n ta in  in  tow n  3,000 
popu la tion . Good business, good location . 
O w ner h a s  o th e r  business. Geo. W . 
B arh am . F arm in g to n , Mo. 286

W e buy  fo r ca sh  m e rchand ise  sto ck s  
of all k in d s ; d iscon tinued  lines, sa le sm en ’s 
sam ples, m ill ends, seconds, m iscellan 
eous lo ts. W e bu y  an y th in g  you a re  
w illing  to  sacrifice fo r  sp o t cash . W h a t 
have  you to  offer? W e ste rn  S alvage Co., 
229 S. C ana l S t., Chicago. 221

F o r Sale—U p -to -d a te  grocery , fine fix
tu re s , in  h e a r t  of b usiness  d is tr ic t  of 
K alam azoo . F in e  tra d e . R eason, going  
in to  w holesale  business. A ddress A. W . 
W alsh . K alam azoo . M ich. 190

ATTENTION M ERCHANT! Do you 
req u ire  financial help? A re  y o u r  c re d i t
o rs  p u sh in g  you? I f  so, w e w ould a d 
vise t h a t  you see us. W e m ay  be abl< 
to  help  you. W e ch a rg e  n o th in g  fo r in 
te rv iew . E v e ry th in g  s tr ic tly  confidential. 
C. W . M oore & Co., 803-805 M onroe A ve., 
G ran d  R apids. M ich.___________.______250

F o r Sale—A sm all d ru g  s to ck  an d  soda 
fou n ta in , w ell located  in  M uskegon. N o 
tim e  fo r it. A dd ress D r. J .  O. B a tes , 13 
F ir s t  S t.______________________________252

D rug  s to re  fo r sa le  a t  less th a n  invoice. 
W ould  sell h a lf  in te re s t  to  d ru g g is t w ho 
w ould ta k e  m a n ag em e n t of s to re . T he 
Sun D ru g  Co., Colorado S prings, Colo.

192
F u rn itu re  B usiness  F o r  Sale—W ill in 

voice a t  ab o u t $12,000. L o ca ted  in  T u r 
lock, in  th e  fam ous T u rlock  irr ig a tio n  
d is tr ic t. O ver 175,000 a c re s  in  th e  d is 
tr ic t. P opu la tio n  3,000. G row ing every  
day . Good rea so n s  fo r selling . S ales la s t  
y ea r, $30,000. A ddress B ox 217, T urlock , 
Cali. N

F o r Sale a t  a  b a rg a in , 1 6 x 8  xlO S tev 
ens cooler, 1 P o w er E n te rp r is e  chopper, 
1 s ile n t c u tte r , 1 200 acco u n t M cC askey 
reg is te r , a ll excellen t condition . F u r th e r  
p a r t ic u a rs  w rite  A. R. H en sle r, B a t tle  
C reek, M ich. 282

F o r Sale—D rug  s to re  do ing  good bu si
ness in  th e  b e s t c ity  in  M ichigan. S p len
did chance  fo r young  m an . A ddress, 
Kazoo, ca re  T rad esm an . 179

A ra re  oppo rtu n ity  fo r qu ick  a n d  la rg e  
pro fits  to  th e  sm all in v e s to r  w ith  $50 to  
$500. P a r tic u la rs  on req u est. Dr. T h a tc h -  
er. R epublic. W a sh ing ton .___________ 267

E n tire  co st is  $25 to  sell y o u r fa rm  o r 
business. G et p roposition , o r l is t  of p ro p 
e r tie s  w ith  ow n er’s  nam es. P a rd e e  B u si
ness E xchange, T ra v e rse  C ity, M ich. 
_________________  256

F o r Sale o r E x ch an g e—3,000 a c re  tim b e r  
t r a c t  in  S o u thern  K en tucky . T h is  is  one 
of th e  b e s t in v e stm en t p ropositions th e re  
is on th e  m a rk e t. W ill p ay  50 p e r  cen t, 
on th e  in v estm en t. W ill exchange fo r 
good s to ck  of goods, o r im proved fa rm . 
N ow  if you w ish to  re t ire  and  p u t y o u r 
m oney in to  so m eth in g  th a t  is in c rea s in g  
in  value  ev e ry  m inu te  fo r f u r th e r  in_ 
fo rm a tion , ad d ress  A. H . S tou t, C am p- 
bellsville, K y. D on’t  w rite  un le ss  you 
have  som eth in g  good an d  m ean  business.

257
If  you w ish  to  buy, sell o r  excnange  any  

le g itim a te  b usiness  of a n y  k ind , anyw nere , 
consu lt o u r  B usiness  C hance D ep a rtm en t. 
I ts  o p era tion  is  n a tio n a l in  scope and  
offers unexcelled  se rv ices  to  th e  seller, 
a s  well a s  th e  buyer. A dvan tageous e x 
changes  fo r o th e r  p ro p e rtie s  a re  o ften  
a rran g e d . In  w ritin g , s ta te  fu lly  you r 
w an ts . T he  V arlan d  S ystem , C ap ita l 
B ank, St. P au l, M inn. 814

W ill pay  ca sh  fo r s to ck  of shoes and  
rubbers. A ddress M. J . O., c a re  T ra d e s 
m an. 221

F o r Sale—D ouble b rick  block. T he 
c lo th ing  and  fu rn ish in g  s to re  is s tocked 
w ith  ab o u t $8,000. T he  d ry  goods sto re  
is read y  fo r stock . Shelv ings, fixtures, 
e v e ry th in g  needed. B usiness  es tab lished  
27 years . A lw ays p rosperous. R eason 
fo r selling, w ish  to  re tire . A ddress A. J . 
W ilhelm . T ra v e rse  C ity, M ich. 130

F o r Sale—A live g row ing  m a n u fa c tu r
ing  bu s in ess ; sell th ro u g h o u t th e  coun
try  to  d ru g  an d  d e p a rtm e n t s to re s ; sa le s 
m en on th e  ro ad ; n e t p ro fits  from  15 
p e r  cen t, to  25 p e r  ce n t.; a  good chance  
fo r a  m an  to  g e t a  m oney m a k in g  p ro p 
osition ; $3,000 to  $5,000 c a sh  w ill hand le ; 
ow n er h a s  o th e r  in te re s ts  and  can n o t 
p roperly  look a f te r  sam e. Call o r  a d 
d re ss  J .  S. S w ain , 819 B roadw ay , K an sas  
C ity, Mo. 259

F o r Sale— S tock  of d ry  goods, g ro cer
ies an d  shoes in good live tow n. I n 
v en to ry  a b o u t $8,000. N o old stuff, 1912 
sa les  $25,800. Can p rove a  good th in g  
to  p a r ty  in te re s ted . A ddress  No. 287, 
c a re  T ra d esm an ._____________________ 287

F o r Sale—C ash. Good, clean  s to ck  of 
g en e ra l m erch an d ise  in  good fa rm in g  te r 
rito ry ; f a s t  g row ing  business . N o tra d e . 
A ddress Box 44, M ontgom ery , Iow a. 
___________  290

F o r Sale—An old es ta b lish ed  h a rd w are  
an d  g ro cery  s to ck  in  sm all to w n  22 m iles 
from  G rand R ap id s  on P e re  M arq u e tte  
R ailroad . A ddress  No. 278, c a re  T ra d e s 
m an. 278

H ELP W ANTED.

E xperienced  sa le sm an  w an te d  to  c a rry  
on com m ission  th e  K eseo  line of li ttle  
g e n ts ’, m isses ’, ch ild ren ’s an d  in fa n ts ’ 
shoes in In d ia n a  a n d  K en tucky . C an be 
c a rried  w ith  line n o t conflicting. A d
d ress  w ith  references , T he  K ep n e r-S co tt 
Shoe Co., O rw igsburg , P a . 318

W a n ted —T horough ly  com p eten t m an, 
m a ch in is t fo rem an , fo r shop  em ploying 
a b o u t 25 m en, m a k in g  d ies and  sm all a c 
c u ra te  m ach ine  p a r ts , good s a la ry ; m u s t 
in v e st $1,000 o r $2,000. T he  M eta l N ov
elty  Co., 1131 So. B roadw ay , St. Louis, 
Mo. 317

Seedtim e.
You don’t  p la n t o a ts  upon a  hill 

A hu n d red  m iles aw ay ,
A nd som ew here  else y o u r  co rn  to  d rill 

You know  w ould n ev e r pay .
You p la n t a t  hom e to  g e t th e  yield, 

W h a te v e r  crops  a re  g row n —
F o r p la n tin g  in  som e o th e r  field 

W ill n ev e r help  yo u r own.

A nd i t ’s  th e  sam e w ith  dollars, too— 
F o r  dollars, too, a re  seed ;

T he ca sh  to -d a y  aw ay  you th re w  
T o-m orrow  you m ay  need.

D on’t  send  yo u r w ea lth  a fa r  to  roam , 
B u t w ise r le a rn  to  sow —

J u s t  p la n t y o u r m oney h e re  a t  hom e. 
A nd  w a tc h  yo u r d o llars  grow !
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Grand Rapids N ew s Caught on the 
Fly.

G rand Rapids, Ju ly  89—Rem inds 
one of m erchan ts week in Grand 
Rapids, a g rea t num ber com ing in to  
a ttend  the races.

D uncan Chisholm, of Chicago, who 
rep resen ts J. V. Farw ell & Co.'s 
d rapery  departm ent, was a welcome 
visito r in G rand Rapids this week. 
Duncan, w ho speaks Scotch bette r 
than  he does English, has been m ak
ing th is te rrito ry  for the past fifteen 
years.

F rank  Smith, m erchant of F rem ont, 
accom panied by a coterie of natives 
from  his hom e tow n, came down this 
week to  m ake a killing on the races. 
A bout the only th ing  they  killed was 
their ro lls of money.

George, b e tte r know n as “Bowse” 
A bbott, has gone N orth , w here he 
will hobnob w ith oil buyers in the 
U pper Peninsula for a few weeks.

F ran k  H eath , local m anager of the 
Citizens T elephone Co., chicken din- 
nered in S tanton last Sunday. F rank 
is an old-tim e m erchant, having ow n
ed and m anaged a retail d rug sto re  in 
M iddleville a num ber of years. T rue  
to his m ercantile instinct he b rought 
hom e eighteen quarts of blackberries 
which he purchased a t wholesale. 
W ith  all due m odesty, we suggest 
to  Mr. H eath  th a t by taking the 
T radesm an he can be inform ed as 
to all the happenings in the m ercan
tile world.

Joe M ajor, the salesm an-m erchant, 
m ade the dust fly betw een Grand 
Rapids and P en tw ater th is wefek. Joe 
is covering the te rrito ry  in his Reo 
flyer.

M any m erchants made much m oney 
at the races th is week—not.

F rank  H aw ley, one of the p roprie
to rs  of the New Burdick, at K alam a
zoo, w as a G rand R apids v isitor this 
week. Mr. H aw ley resides in Lud- 
ington.

H arry  V. H uston , possibly one of 
the best known hardw are m erchants 
in W estern  M ichigan, w as another 
L u d in g to n ite . to  visit in our m idst 
this week. Mr. H uston  is p roprie to r 
of tw o hardw are sto res in Ludington, 
is V ice-P resident of the F irs t N ation
al Bank of th a t city, a Shriner, a 
d irecto r on the board  of the S tate 
School for the Blind, and w ithal is a 
very likeable fellow. W ith  all these 
titles and m any m ore unm entioned, 
H arry  is brave enough to sw ear al
legiance to  the D em ocratic cause.

T h a t U ra D onald L aird  of Clover- 
*  land (and mine ow ners dom ination) 

has no real tas te  for the genuine lit
erary  is evidenced by his disapproval 
of Jim  G oldstein’s and F red  R ichter’s 
poetry.

“W ally” W endell, who is nearer 
35 years of age than  34, was refused 
a sm all purchase recently  because the 
“clerk” thought wally was no t of age. 
T he “clerk” evidently figured tha t in 
o rder to  be of age it w as necessary 
to be a t least 40 years of age. W ally 
is represen ta ting  the P ittsb u rg  P late 
Glass Co., of P ittsburg .

I t  is w ith extrem e reg re t th a t we 
are  obliged to  m ention the change 
m ade by J. B. M cLain, w ho fo r the 
past six years has represen ted  the

N ational Biscuit Co. in W estern  
Michigan. “Mac,” as he is popular
ly known, is probably one of the best 
known and best liked salesm en on the 
road. F o r the past six years he has 
been m aking M anistee his home, as it 
was located best for him geographi
cally. “M ac” has accepted a position 
w ith the V iscosity Oil Co., of Chi
cago, which house he will represent 
in Southern Illinois. H e is undecided 
as to which city he will m ake his 
headquarters, but will probably se
lect Springfield as his fu ture residence. 
W e know “M ac’s” friends, whose 
names are legion, will hear the above 
news with reg re t at his leaving, but 
will be pleased to know th a t he has 
accepted a position th a t will offer 
g rea ter opportunities for advance
m ent. T h a t he will “m ake good’’ 
goes w ithout saying, and M anistee 
will lose a live citizen.

George M cConnell, who sells un
derground specialties—coffins, etc.— 
says that, owing to the continued fine 
w eather, his business has show n a 
perceptible falling off. M any people, 
while having high regard  for Mac, 
hope to see his business continue to 
decrease.

E. E. W heaton, for a num ber of 
years w ith the W orden G rocer Co., 
has resigned his position and contem 
p lates going in business for himself.

Guy Caverly, D etro it representative 
for the G. J. Johnson  Cigar Co., w as 
in the city last w eek to  a ttend  a 
m eeting of the  salesm en of th a t 
house.

A G rand Rapids girl is going to  an
nex a popular traveling  m an’s name. 
W hile we will no t give out the nam e 
of the lucky traveling  gent, if Tom  
Burton, of D etro it, doesn’t come 
across w ith a few good sm okes, we 
shall tell who the gen t is.

T he Captain K idd of the century— 
bridge fares to C om stock P ark , 3 
cents.

A. H. M orrill, P residen t of the A. 
H. M orrill Co., sales agen ts fo r the 
L eer System  of Salesbooks, etc., has 
ju st re tu rned  from  a trip  through  
Southern M ichigan in the in terests of 
his firm. T he trip  was m ade in an 
auto. Mr. M orrill is the inventor of 
several tim e saving devices in con
nection w ith the sales books and 
reg isters

W in W ilson, who represen ted  the 
W orden  G rocery Co. on the road has 
resigned to accept a position w ith 
the Y ours T ru ly  Co., of Chicago, 
whose specialty is canned goods. 
W ilson will be succeeded by “ Pete ,” 
be tte r known as “Y ankee Girl P e te” 
A nderson. Mr. A nderson has rep re 
sented the Scotten Dillon Co., of D e
tro it, and is w ell and favorably known 
to the grocery  trade th roughout W e s t
ern Michigan.

All the hold ups are  no t executed 
in D etroit. T he S tree t R. R. Co., are 
still charging 3 cents bridge fare.

Jam es M. Goldstein.

Benton Harbor Merchants to In
augurate Trading Days.

Benton H arbor, Ju ly  29—T rad ing  
days for out-of-tow n shoppers, when 
custom ers will have their railroad  
fares refunded providing the ir pu r
chases at any one sto re  equals $3

were endorsed and the proposed plan 
of lighting  the dow ntow n stree t w ith 
the im proved curb system  w as given 
a stam p of approval a t the last m eet
ing of the Business M en’s A ssocia
tion. I t  w as decided th a t one day 
a week, W ednesday, would be set 
aside for th is practice. A com m ittee 
com prising C. J. Peck, S. W . T rick  
and F rank  P rideaux w as appointed 
to arrange the details of the plan and 
to obtain additional m em bers who 
would agree to  abide by the arran g e
m ents.

A nother com m ittee com posed of 
P. D. Peters, C. J. Peck and M aurice 
H all was nam ed to confer w ith like 
com m ittees from  the B enton H arbor 
Club and the Common Council on the 
curb light system .

T he plan of ligh ting  the streets, 
as discussed by the business men, is 
the same as was outlined tw o weeks 
ago by the B enton H arb o r Club. T he 
city is to pay for the curren t and the 
p roperty  ow ners to  pay $1 per foot 
for the cost of erecting  the posts, 
installing  the arcs and w iring the 
same. Tw elve of the principal blocks 
in the dow ntow n d istric t w ould be 
lighted in th is fashion, including 
three blocks on Main, tw o on T e rri
torial, one on F ifth , one on W ater, 
tw o on P ipestone and one on Elm.

T o Memory Dear.
T he T radesm an m isses four of its 

valued correspondents th is week, as 
follow s:

H. D. Bullen, Lansing.
R. S. H opkins, Kalam azoo.
Guy Pfander, B attle Creek.
J. H . Lee, M uskegon.
T heir failure to  respond th is week 

is probably due to  the ho t w eather. 
D on’t know as we blam e ’em very 
much. W e would duck, too, if the 
25,000 regu lar readers of the T rad es
m an w ere no t looking for the paper 
every week.

H. D. Bullen is entitled  to  a place 
on our honor list. H e has never 
“dropped” into poetry  and, being a 
m an of stu rdy  good sense, he p rob
ably never will.

Butter, Eggs, Poultry, Beans and P o
tatoes, at Buffalo.

Buffalo, Ju ly  30—C ream ery butter, 
fresh, 24@27c; dairy, 22@25c; poor 
to  good, all kinds, 19@21c.

Cheese— New fancy 15c; poor to 
com m on, 6@13c.

E ggs—Choice, fresh candled, 22@ 
24c; a t m ark, 20@22c.

P ou ltry  (live)—Turkeys, 13@14c; 
cox, 12c; fowls, 16@17c; springs, 18@ 
22c; ducks, 14@15c.

Beans—Red Kidney, $1.75@2; white 
kidney, new $3@3.25; medium, $2.40; 
narrow  new $3@3.40; pea, new $2.25.

P o tatoes— New $2.50 per bbl.
Rea & W itzig.

Gripsack Brigade.
E. V. R enfrew , who has form erly 

covered O hio te rrito ry  succeeds W. 
E. W ilson as C entral M ichigan trav 
eling representative for the W orden 
G rocer Co.

A. P. A nderson, form erly  w ith the 
Scotten & Dillon Tobacco Co., of D e
tro it, succeeds E. E. W heaton  as 
traveling  representative for the W o r
den G rocer Co. in the G rand T rav 
ers Bay region.

Some folks look like green persim 
m ons taste.

BU SIN ESS CHANCES.
F o r Sale—M y sto ck  of g en e ra l m e r

chan d ise  an d  good w ill, a lso  m y s to re  
and  rea l e s ta te . D oing a  good p ro s 
perous  business. S tock  a n d  fix tu res  
a b o u t $10,000, in  s tr ic tly  f irs t-c a ss  shape . 
R eason  fo r selling, w ish  to  re t ire  a f te r  
21 y e a rs ’ a c tiv e  serv ice. F o r  p a r tic u la rs  
ad d ress  L ock B ox 57, P esh tig o , W is.
______________________________________ 335

H en ry  N oring , R eedsbu rg , W is., ex 
p e r t  m erch an d ise  au c tio n ee r a n d  au th o r 
of T he S ec re t of S uccessfu l A u c tio n eer
ing, closes ou t o r reduces  sto ck s  of m e r
chand ise . W rite  fo r d a te s  a n d  in fo rm a-
tion. _________________   336

Sale o r  E x ch an g e—Good 100 a c re  A llen 
Co., In d ia n a  fa rm ; w ell tilled  a n d  fenced. 
Im provem en ts  fa ir . P r ice  $100 ac re . 
$4,000 incum brance . E x c h an g e  eq u ity  fo r 
g en e ra l s tock  o r h a rd w a re . B ox  17, G ra-
bill, Ind._____________________________ 304

Sale or E x c h an g e—T w o -s to ry  business 
room , value  $6,000. R en ta l 6 p e r  cent. 
E x c h an g e  fo r s to ck  g en e ra l m erchand ise , 
p re fe r  sm all tow n . D eal w ith  ow ner.
A ddress 305, c a re  T ra d e sm a n ._______ 305

F o r Sale—Sm all s to ck  of d ry  goods, 
g ro ceries  a n d  shoes. A n excep tiona lly  
good open ing . S tock  in  fine condition . 
A ddress W. H . Soule, S co tts , M ich. 272 

M erch an ts! Do you w a n t to  sell o u t?  
H a v e  a n  auc tion . G u a ran te e  you n o  loss. 
A ddress L. H . G allag h ar, A uctioneer. 
3S4 In d ia n a  A ve., Toledo, Ohio. 274

If you would like a copy of our

Citizens Telephone Letter
phone or write us at once.

Our

Investm ent Service
is always at your disposal.

HOWE, CORRIGAN & CO.
533-535 M ich. T rust Bldg.

GRAND RAPIDS, MICH.
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Business
Culture

You can’t  make a plant grow.
You can, however, place it in the right 

kind of soil, in the sunshine, give it sufficient 
moisture and—nature will do the rest.
So it is with your “business plant. The pub
lic is the soil. You must supply the nutri
tion of an advertising appropriation, the 
moisture of printer's ink, and the sunshine of 
attention-compelling booklets and-catalogues.

We will supply sunshine and 
moisture and the nutrition may 
not be as much as you think

TRADESMAN COMPANY
Grand Rapids

Consumers are Wedded to the

Hart Brand Canned Foods
Because Quality is A lw ays Notable

All products packed at our five plants in West Michigan, in the finest fruit and vegetable belts 
in the Union, are grown on our own lands adjacent to the various plants; packed fresh from the 
fields and orchards, under best sanitary conditions, insuring exquisite flavor, fine texture, nat
ural color. Every can is well filled.

T he H A R T BRANDS Satisfy Consumers 
T h ey Are Trade W inners and Trade Holders

Vegetables:—Peas, Corn, Succotash, Stringless Beans, Pork and Beans, Pumpkin, Red Kidney 
Beans, Tomatoes. Spinach, Beets.

Fruits:—Cherries, Strawberries, Red Raspberries, Black Raspberries, Plums, Pears, Peaches.

W. R. ROACH & CO., HART, MICH.

F A N C H O N
THE

QUALITY
FLOUR

From Kansas

Judson Grocer Co.
The Pure Foods House 

GRAND RAPIDS, MICHIGAN

WHOLESALE DISTRIBUTORS FOR 
WESTERN MICHIGAN



Announcement
Our new samples of Overalls, Work Shirts and 

Cotton Pants for Spring, 1914, will be ready for 
your inspection August 15th, and we wish to say 
that we have the biggest, best and most complete 

line of work clothes for men and boys that we have 
ever had the pleasure of offering to the trade.

W ait until you have seen this line before plac
ing your order, for it is the cleanest, most up-to-date 
merchandise of its kind on the market to-day. If 
our representative does not call just drop us a card 
and we will send samples prepaid.

TH E IDEAL CLOTHING COMPANY,
Grand Rapids, Michigan


