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I t  P a y s  to  B e lie v e « *
That the United States of America is the grandest 
country on which the sun shines.
That this government is the most perfect known 
to man.
That in our land as in no other the greatest good 
to the greatest number is a verity.
That the best time the world has ever seen is with 
us right now.
That the people you meet every day are the very 
best people on earth.
That pessimism will never make the world one 
bit better than it is.
That adversity and sorrow are God’s tried and 
sure remedies for the most serious of human ills. 
That the greatest obstacle in the way of your own  
success is yourself.
That the most glorious earthly victories are 
achieved through peace rather than conflict.
That nothing as surely tendeth to poverty as does 
the grouch habit.
That the best things in life cannot be bought 
with money.
That whoever thinks as you do not is just as hon
est as you are and perhaps more nearly right.
That there is nothing comparable with the hap
piness of home and the love of little children.
That your largest blessings may lie in the things 
which are graciously withheld from you.
That you cannot draw from others their best 
except by giving to them your best.
That only by being willing to be a daily learner 
can the great lesson of life be thoroughly mastered. 
That you owe it to the world to be the radiant 
sun of gladness you can be.
That your mission will not be fulfilled unless you  
do some little each day to make others happy. 
That piety and patriotism are of infinitely greater 
moment than theology and partisanship.
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The successful grocer makes it a point to please 

his customers. H ave you ever noticed that all

W HEN YOU SEE
T H E  / V  V \  G O O D

of them sell FLEISCHM ANN’S YEAST? They SIG N  OF W w y  C A N D Y

wouldn’t  do it unless it pieased their customers. “ DO U BLE A ”

They also consider the profit, which makes it Remember it came from

worth their while. ^ T h e  P U T N A M  F A C T O R Y , National Candy Co., Inc. 
Grand Rapids, Mich.
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THE FRANKLIN / /

FRANKLIN CARTON SUGAR
You’ve noticed how customers buy a barrel of flour, a 

box of soap, a basket of potatoes or a box of canned goods, 
because they use such articles regularly and wish to keep a 
supply in the house. They’ll buy FRANKLIN CARTON 
SUGAR the same way, a whole container at a time, if you’ll 
suggest it to them. They know what sugar is, they use it 
every day. they expect to go on living and using sugar all 
their lives. There’s no reason for selling a woman one or 
two pounds of sugar at a time as if she had to “try” it like 
some entirely new thing. Sell her a whole container! It’s 
a better sale for you because you make the profit on every 
carton in the container in one sale, you make one delivery 
instead of many.

The most popular grades of Franklin Carton Sugar 
are packed in containers an average family can buy—
2k, k8 and 60 lbs.

THE FRANKLIN SUGAR REFINING CO.
PH ILADELPH IA

‘Your custom ers k n ow  FR A N K LIN  C A R T O N  SU G A R  
is C LE A N  sugar.”

. C O F F E E S

A Pure
White
Strain

W HITE HOUSE Coffee: WHITE HOUSE 

Coffee: W HITE HOUSE Coffee. This 
coffee is as “w h ite '' as its nam e—straigh t 
goods, square goods, genuine goods, reli
able goods, satisfactory  goods. And its 
name is “W HITE H O U SE" Coffee.

There s only one “ White House" Coffee— 
the slickest coffee known to the trade— 
th e  coffee best known by name—the coffee 
th a t can have no substitute in the hearts 
of thousand of people who call for WHITE 

HOUSE Coffee as religiously as they 
believe in it.

Distributed at W holesale by

Judson Grocer Company
Grand Rapids, Mich.

\ J

Dont forget to indu 
abox in your next order
Lautz Snow Boy Washing Powder

Buffalo, N. Y.
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H elping to Swat the Fly.
Writ1 1 n for th e  T ra d esm an .

The intelligent ami aggressive ltard- 
wareman, alert to his opportunities, 
will find both satisfaction and pmlit 
in helping humanity to Swat the My.

True, the proper  time to Swat the 
Fly was a couple of months ago, when 
tlie first ilies were commencing to 
make their  presence felt. But it is a 
human tailing to postpone doing 
things until action is torccd hy grim 
necessity. As a result, most people 
are taking right at the present m o 
ment the precautions agains t the fly 
which they should have taken when 
warm weather  was approaching.

A study of Swat the Fly l i tera tuie 
will indicate to the wide-awake mer
chant many effective ways of st imu
lating business along this line. Most 
hardwaremen are content to take ad
vantage of the general hostility to the 
llv to push the sale pi screens and one 
or two other  lines of trade But there 
are wider avenues of profit lor those 
who, having studied the subject, de-

a popular  sport among
Sept. 10.

piallSi a- been roHer career hgeneration. Even the Her  histor-
(iv getting hack at the man-tic iremi first fo last.

er. the Law-and that i| |  her twin sistsect by dint ot physical
intensely inteiresting fronfence, is

ovc and one which will the time Perry crossed the ice in
i Pnffal,-, t i

sire to m ake a spec ial ;appetì 1 1o this
sort  oi: i »usiness

The SCIreen is the most elfte tiv c item
in kee ping out the fly. The■ Sale of
screen d( M ifN; and sere■en windows
should he en c n ;etic;ally push ed. Not
merely s U¡cn:■ til c it cm of new
screen but the w i dcaw ake han lware-
man \\ ill m akc it a | | | lit to I uggest
to his 1usto mers that they gc> over
their »dd1 sor eei IS Vie ry caref nil y, and
either re'pair O:i- rei dace’ tho sc which
are tie I I pive ripi re is no U:SC spenil-
i n g s>e veral d<diaris in new icreens
when til ere arc holes in the Cxisting
screen s suffi cic lit t<o a<.Unit an army
of hie s. This mak es a d talking
point in the sal e of w in_* sere en in g for
repair w•ork.

Under statt din g o f the? ins and outs

lieg anting the removal of which the 
unthinking householder  does not t ro u 
ble his mind. Yet in these two places 
may lurk the germ s of an epidemic, 
and they may—and at every oppor
tunity do—breed the most  effective 
germ carriers in the world.

The remedy is tor the hardwareman 
to urge upon householders the Ire- 
ipient and regular removal of all ga r 
bage. and the use for this purpose of 
covered garbage cans. Too often a 
makeshift  rcceptable or an open wood
en box is used for this purpose. The 
regular can is more sanitary, more 
convenient, and in every respect to 
he preferred. Sales will take a jump 
where the hard wareman talks up his 
selling points aggressively.

The little fly swatters,  retailing at 
anywhere front ten cents to a quarter, 
ought to be good sellers. In fact, 
11 v swatting with these weapons hid-

the
oidi

bring business is to talk up the cov
ering of all dishes in which food is 
kept Frequently utensils originally 
provided with covers are found w or
rying along without, or  with incflect- 
live makeshifts : and the number of 
uncovered dishes employed in the 
average household is legion. I  in 
covers are cheap, and people will buy 
once the wisdom of this course from 
a sanitary point of view is impressed 
upon them.

T hen  there is the sale of disin
fectants and germicides, such as chlor
ide of lime. In this branch ot the Hy 
swatting business the hardwareman 
has to a certain extent to compete 
with the druggist, who in turn has 
a monopoly of fly paper of kindred 
trades. Fly traps, on the other  hand, 
are more logically a part of the hard
ware stock, and can lie pushed to ad
vantage. Coal oil arid Par is green, 
both handled in many hardware 
stores, are valuable to sprinkle on 
manure and o ther  decaying m atter  in 
which Hies are apt to breed.

A study ill official li terature on tbit  
subject, which is readily obtainable 
in most places, will give the hardware-  
mail many valuable pointers.

As to methods of going af ter  the

ways "good stuff” from the adver tis
ing point of view.

Behind him the hardwareman has 
in a campaign of this sort all the 
deep hostility to the fly which has 
been aroused by the widespread puh- 
ltip: campaigning of the few past years. 
Health hoards, civic bodies and sim
ilar public organizations have created 
a widespread sentiment against the 
dirty germ carriers. The public press 
has given columns of space to the 
campaign. The hardwareman who 
takes advantage of all this campaign-

is shrewdly riding on the crest 
of an advancing wave.

William Edward Park.

Spanning the Century.
M:uiv people of Michigan will view 

with interest the old batt leship Ni
agara. as site makes her round of the

dow to commemorate tl
mquest

M anufacturing M atters.
e w, Mill!

Frie, through the many u d down

■ ther tinMagnificent oaks and 
all that he wanted could he obtained 
fin the shores ot the Lake for the 
nominal sum of one dollar per tree. 
But here the abundance of supplies 
ended and all had to be brought in a 
hard way for many miles. The strand 
ing of the Niagara in the shallow 
channel as she was about to put out 
to open water  came near having a

and the results of the war. The 
British unexpectedly came in sight, 
hut luckily failed to discover the u,lp-  
less position of the Niagara, her  guns 
beached while she was Kong lilted 
over t h |  bar by boats prepared ‘or 
this service.

When raised last March from the 
waters of Misery Bay. opposite Eric, 
where she had rested ft|r ni m ly a 
century, the oak planks in her  hull 
and ribs were found nearly a; sound

of St. Johns, has purchased an in 
terest in the M. T). Hubbard Sprin t

under the same style.
Detroit—The Detroit  Metal A Steel 

works has beet! organized with an 
authorized capital stock of $ Is,000. all 
of which has been subscribed am! 
f t . 800 paid in in cash.

Kreetan—-Johnson & Co. have en
gaged in business to manufacture and

and mercantile business, with an an- 
ill t trizerf capital stock of $2(i0.000, 
which has been sub scribed and $130.- 
000 paid in in cash.

have merged their business into a 
stock company under the same style, 
with an authorized capital stock of 
$«.*1.000. all of which has been sub
scribed. $4..*00 being paid in in cash 
and *2<i.:>op in property.

has been incorporated to manufacture
.’in

tlie purchase and sale of machin

$25,000, HI which $12,500

s when sia’ led to Mil. •ry. The; old or city ;

essel has hecu rebuilt iia tin’ ori;^inal motes a

tritt, with hemp rope a n d ilax en the trad

ails, and carrics, no hiiitger ilo; it ing expertem

-om her itopmost mas i i til sa tel y edge an.«

Added in a glass case am 
guarded by an ensign, tin nalbusiness—well, they are much tin

... , , .1 i . ,  same as can he employed in any battle flag with the words ‘‘Don’t giveof the fly question will lead the hard- . , . ... , , , , , ■
re ,• i . . , , 1, ,i „ I n  branch oi business I n  the regular  up the ship. !ne blue bunting being wareman to effectively push the sale . . ... , r ,

. Tt i-firrmnized customer a circular le t ter  discussing tairly well preserved Mm le.i Uiu,of garbage cans. It is a iecogni/.iu j  . . . ,
fact that the most  effective blow can the fly nuisance and oflering sugges- a town ot four or live h u m .e ih  and
be struck at the fly by wiping out the lions; and for the beneht of the gen- the principal harbor on tc .am.
„laces where he breeds. In cities, the eral public, some pointed newspaper C .mid Perry conic back to this or  any
ouen garbage can is a favorite lying- advertising; these are the customary of the other  numerous cities along
in hospital," so to speak, for Musca methods. A swat the fly window dis- her  route, he would marvel  over the
D om est ica /  I t  is equaled in popularity  play, into which enough novelty is progress ot trade; tor even m Me
pnly by the neglected garbage pile injected to at tract  at tention, is al- largest city he never saw suen a i is-

and profits hy w hat

Your day, and your competitor's, 
have just the same number of hours. 
But neither  are long enough to swipe 
a ,-eeond front for knocking purposes.

Sometimes when duty calls we 
can't hear it because pleasure keeps 
up such a racket just  around the 
corner.

Sympathy has never  taken the place 
of a square meal.
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D E T R O IT  D E T O N A T IO N S.

Cogent Criticisms From Michigan’s 
Metropolis.

D etro it, A ugust 11—Tom  B urton 
(still a bachelor), representative for 
the Lisk M anufacturing Co., of Can
andaigua, N. Y., with headquarters in 
the tow n w here life is w orth  living 
nam e unnecessary—says th a t a two 
m onths’ trip  on the road is w hat 
Sherm an said regarding war.

C. C. Kink, Sioux City, Iow a, P res
ident of the N ational A ssociation of 
Secretaries and T reasurers , U nited 
Com m ercial T ravelers, has appointed 
S ecretary  H arry  A. M arks, of D etro it 
Council No. 9, V ice-President of the 
M ichigan jurisdiction of the order.

N orm an (skinny) Eggem an, rep re
sentative for the W estern  H a t Co., 
Milwaukee, and wife; Gard (slim ) 
W allace, representative for Cohen 
Bros. Co., Milwaukee, and wife, spent 
their vacations at T raverse City, pu t
ting  in the g rea ter part of the time 
fishing. Before boarding the train  for 
home last week, they  purchased a 
beautiful m ess of fish. W ithou t cast
ing any aspersions as to  their hon
esty, we would like to  know w hat they 
told their friends when they showed 
up the beautiful “strings.” B oth are 
no t only D etro it “born and bred” resi
dents. but claim they would be asham 
ed to say they lived a t any o ther 
place.

W hich is not using too m uch space, 
considering there w ere four in the 
party  and everyone a newlywed.

D. C. A bbott and Glen W . H ughes 
are D etro it travelers who cooled off 
a t T raverse City over Sunday.

“ Billy” R aaem acher, the ro tund and 
good natured  clerk at the Briny Inn, 
at M anistee, says th a t the lazier some 
fellers get the m ore they w ant to 
w ork—som ebody else.

A. J. Dunham , whose hom e is in the 
land of corn bread and ’lasses—A t
lanta, Georgia—is m aking a com plete 
tour of the Low er Peninsula in the in
terests of the T hom as B. Jeffries Co., 
of Kenosha, W is., m anufacturer of the 
R am bler autom obile. M r. Dunham , 
true to his name, never leaves a cus
tom er until he has done ’im. T o add 
a handsom e finish to his trip, he will 
end it in D etroit.

A fter paying T raverse City a visit, 
we w onder how G rand Rapids can 
exist w ith such a “real” tow n only 150 
miles away. W hile we are on the 
subject, we wish to say a w ord for 
T raverse City and U. C. T .ism . N ev
er in all our experience have we seen 
a livelier bunch of U. C. T . m em bers 
and, for the size of the city, we be
lieve we can safely say th a t it has the 
largest and one of the best councils 
in the country. A regular hot-bed 
of U. C. T.ism, as it were.

T he Busy Big Store of Ludington 
has recently  rem odeled its clothing 
departm ent and m ade fu rther a lter
ations until it now has one of the 
finest departm ent stores in W estern  
M ichigan, which speaks well of the 
enterprise of the new proprietors, 
M essrs. Rye & W ashatka.

U ra Donald L aird slipped a cog last 
week. N early go t cross-eyed looking 
for the Cloverland dope.

Ju s t like com paring the repo rt of

a cap pistol to tha t of a double b a r
relled sho t gun to call these colum ns 
“detonations” th is week.

U. S. Silbar, represen ting  hisself, 
George Seymour, traveling  for h im 
self, and John  Burch, peddling for 
John Burch, all of G rand Rapids, ac
com panied by C. E. Greilick, of the 
T raverse City Chair Co., autom obiled 
from  G rand Rapids to T raverse City 
last Sunday—a distance of 212 miles 
via the “autom eter.” T hey left Grand 
Rapids im m ediately follow ing m orn
ing gospel services and arrived m 
T raverse City at dusk—full of dust.

W e wish to suggest to  the different 
corres pondents th a t perhaps the m any 
readers of the T radesm an w ould p re
fer to see o ther item s in place of 
those which m ention our nam e. P re t
ty  valuable space to be given to the 
m ention of ano ther correspondent.

W in. N iergarth , Boyne City m er
chant, and wife are enjoying a vaca
tion via the autom obile route. T hey 
m otored to M ackinac and, after hav
ing had their m achines shipped into 
Canada, they resum ed their trip  un
til they reached M rs. N iergarth ’s 
home, a tow n about 30 miles south of 
London.

A good sto ry  is told of a character 
in Pen tw ater, who sold a horse to  a 
farm er. T he farm er was in tow n the 
o ther day and hunted up the village 
David H arum  and im m ediately s ta r t
ed to berate  him  for having m isrepre
sented the horse to  him. “Look 
here,” he said, “when you sold me 
th a t horse last week you said he was 
seven years old and he’s nearer sev
enteen. W hat are going to do about 
it?”

“Did I say th a t hoss w as seven 
years old?” the horse trad er placidly 
said. “Yes, you did, and the veteri
nary told me th a t he was past sixteen 
years,” the farm er heatedly replied.

“W hen did I sell you the hoss?”
“L ast T hursday .”
“And I said he w ar seven year old?”
“Yes, you did.”
“And you say he’s nearly seventeen 

year old?”
“Yes, I do.”
“My, how tim e does fly,” coolly re 

m arked the horse trad er as he shifted 
his cud.

M rs. L. D. M iller and daughter, of 
D etro it, m et her husband, L. D. M il
ler, at T raverse City last week and 
will spend a few days in th a t delight
ful resting  place. Mr. M iller m ain
tains an office and sample room  in 
T raverse  for Edson, M oore & Co., 
D etro it.

F rom  all rep o rts  received by the 
com m ittee in charge of the arran g e
m ents for the big blow out to  be given 
by D etro it Council, No. 9, on S atu r
day night, Oct. 18, there will be ini
tiated  on th a t n ight one of the la rg 
est classes in the h istory  of the C oun
cil. T he com m ittee in charge and 
Senior Counselor E rnest W arn er 
earnestly  requests every m em ber to 
bring in at least one application b e 
fore th a t date. Besides the initiations, 
a splendid program m e will be given 
to  entertain  the large crow d th a t 
will be expected on th a t n ight—also 
there will be plenty to  eat.

J. H . Lee, the Brazing B reezer of

M uskegon, in last week’s issue, says 
he has no criticism  to make, even if 
the w riter has been m arried ten years. 
W e th ink  it enough to be m arried  ten 
years w ithout any criticism  being cast 
upon us.

In  order for the “Soo” correspond
en t to  properly head off his column, 
he should say, “ Everybody drinks 
Soo Falls lager.”

T w enty  cents rew ard, postage or 
m oney order, to anyone who can give 
us the exact w hereabouts of one 
W illiam  Pohlm an, of Cloverland, the 
curly-headed representative for Cohen 
Bros. Co., of Milwaukee.

C. J. Bell, the m erchant a t Mesick, 
has ope'ned a kennel and has several 
handsom e puppies for sale. If  Mr. 
Bell cannot sell the dogs, he is going 
to give one away w ith every 5 cent 
package.

Some traveling m en continue to 
dole out ho t air, regardless of the 
m ercury try ing  to  bust out through 
the top of the glass.

A rthu r B revitz (B urnham , Stoepel 
& Co.) the original T ru-fit expounder, 
says tha t there is ju st one day in the 
year th a t appeals to  a lazy-guy and 
th a t is to-m orrow .

P repara tions have been made at the 
T raverse City hospital to receive a 
noted guest and patient. E d ito r E. A. 
Stowe, of the M ichigan T radesm an 
is going to um pire a ball gam e at 
T raverse  City next Saturday. T o 
Mr. Stow e we extend our heartfe lt 
sym pathy. Suggestion for an epitaph: 
“H e was a good editor, but a R otten 
U m pire.”

As Mr. Stowe is very much opposed 
to the illegal features of unions, we 
know he will object to calling strikes.

W e wish to suggest th a t the S to’ 
away autom obile be called Sherlock 
H olm es. I t  can run down anybody 
and doesn’t need a clue, either.

Perhaps a m ore appropriate  name 
for it would be the U ndertaker’s 
Friend. J. M. Goldstein.

Quotations on Local Stocks and Bonds.
Bid. A sked.

Am. G as & E lec. Co., Com. 76 78
Am. G as & Elec. Co., P fd . 46 48
Am . L ig h t & T rac . Co., Com. 348 353
Am. L ig h t & T rac . Co., P fd . 104 106
Am. P ub lic  U tilitie s , Com. 50 53
Am. P ub lic  U tilities , P fd . 70 72
C ities Service Co., Com. 78 82
C ities Service Co., P fd . 72 74
C itizens’ T elephone 80 83
C om m ercial S av ings B an k  215
Com w ’th  P r. Ry. & L t., Com. 55 57
Com w ’th  P r. Ry. &  L t., P fd . 75 77
Elec. B ond D eposit, P fd . 65 75
F o u rth  N a tio n a l B an k  212
F u rn itu re  C ity  B rew ing  Co. 59 61
Globe K n itt in g  W orks, Com. 125 135
Globe K n itt in g  W orks, P fd . 95 99
G. R. B rew ing  Co. 125 150
G. R . N a tio n a l C ity  B an k  180 181
G. R . S av ings B an k  225
K en t S ta te  B ank  260 264
L incoln  G as & E lec. Co. 25 30
M acey Co.. Com. 200
M acey C om pany. P fd . 95 97
M ichigan S u g ar Co., Com. 27 32
M ichigan S ta te  T ele. Co., P fd . 90 95
N atio n a l G rocer Co.. P fd . 83 86
Old N a tio n a l B ank  205 207
Pacific  G as & Elec. Co., Com. 41 43
P eoples S av ings B an k  250
T ennessee  Ry. L t. & P r ., Com. 14 16
T ennessee  Ry. L t. & P r ., P fd . 70 72
U tilitie s  Im p ro v em en t Co., Com. 45 50
U tilitie s  Im p ro v em en t Co., P fd . 68 71
U n ited  L ig h t & Ry., Com. 68 70
U n ited  L ig h t & Ry., 1st P fd . 74 76
U nited  L ig h t & Ry., 2nd P fd .

(old) _  VS 75
U n ited  L ig h t & R y., 2nd P fd .

(new ) 70 72
B onds. __ ____ „

C h a ttan o o g a  G as Co. 1927 95 97
C itizens Tele. c,o., 6s 1923 100 
Com. P o w er Ry. & L t. Co. 6s 97%
F lin t G as Co. 1924 96 97%
G. R. E d ison  Co. 1916 98% 100
G. R . G as L ig h t Co. 1915 99 100
G. R . R ailw ay  Co. 1916 100 101
K alam azoo  G as Co. 1920 95 100

A u g u st 6, 1913. v

N EW  YORK M ARKET.

Special Features in the Grocery and 
Produce Trade.

Special C orrespondence.
New York, Aug. 1— Spot coffee is 

dragging its slow length along and 
anim ation does not exist in any part 
of the “district.” T he situation is 
simply a w aiting one, buyers taking 
only small lots. In  an invoice way 
Rio No. 7 is w orth  9@9I/6c and San
tos 4s ll% @ 1 2 ^ c . In  store and 
afloat there are 1,522,767 bags against 
2,217,384 bags at the same time last 
year.

Sugar during the week has been 
in fair dem and and w ithdraw als un
der previous contract have been quite 
free. All in terests quote 4.70c and 
are very firm in their views.

T he m arket for teas has been fair
ly well sustained and quotations are 
show ing no weakness. Shipm ents 
from prim ary points are ligh ter than 
last year and the situation as a whole 
seems to be in favor of the buyer at 
this w riting.

Stocks of rice consist m ostly of 
Japans and are not especially large. 
New crop is being w aited for and 
will soon be due. Good to prim e 
dom estic, 5% @ 5$ic.

Spices are w ithout change, nor is 
the m ovem ent likely to be other than 
of hand-to-m outh character for some 
time. Sales are practically on the 
same basis as last reported  and the 
bugaboo of tariff is seemingly laid to 
rest.

M olasses is dull and likely to  re 
main so for the nex t four weeks. Still 
m atters m ight be worse. Stocks are not 
large and holders are very confident 
as to the outlook. Good to prime 
centrifugal, 35@40c.

Canned goods are ra ther quiet and 
buyers and sellers are ra ther “differ
en t” in their views as to values. R eal
ly standard 3s tom atoes are quoted at 
80c, although, perhaps, some could be 
found at 77J^c. Corn is firm at 55c 
for best packs of W estern  or South
ern W estern  pack. S tandard peas 
are offered at 82)4@85c. O ther goods 
are steady and prices are w ithout no
ticeable change.

B utter is firm for top grades and 
too a large supply of the o ther kinds 
to  show the same situation. C ream 
ery specials, 26)4@27J4c ; firsts, 25@ 
26c; im itation, 24@24^£c factory, 23J-2 
@24c; process, 24)^@25c.

Cheese is steady, w ith whole milk 
top grades quoted at 14j4@14)^c. T he 
m arket is p re tty  well cleaned up.

E ggs are firm. Best W estern , 24@ 
27c, w ith some stock th a t is not quite 
up to  the scratch w orking out a t 21@ 
23c. F rom  this the decline is rapid 
to 18@19c.

t m

D on’t be too eager to take profits 
out of the business and invest them  
in som ething th a t will pay a good 
deal sm aller re tu rn  than the m oney 
would have paid if left in the busi
ness.

Dandelion Vegetable Butter Color
A perfectly Pure Vegetable Butter 

Color and one that complies w ith the 
pure food laws of every State and of 
the United States.

M anufactured by  W ells & R ichardson Co. 
Burlington, Vt. rr
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BA N K R U PT C Y  M ATTERS.

Proceedings in W estern District of 
Michigan.

S t. Joseph.
St. Jo seph , Aug. 5—In  th e  m a tte r  of 

C harles  W . V anderb ilt, b a n k ru p t, of 
K alam azoo, th e  tru s te e , G eorge C. M on
roe, of S ou th  H av en , h a s  filed h is  final 
re p o rt an d  accoun t, show ing  a  b alance  
on h an d  of $149.67, to  pay  ad m in is tra tio n  
expenses  an d  d ec lare  a  d iv idend. A  very  
sm all d iv idend, if a ll claim s a re  filed, 
of a b o u t 2 p e r  cn t. w ill be  declared . 
T he re fe ree  h a s  m ade a n  o rd e r ca lling  
th e  final m ee tin g  of c red ito rs  a t  h is  office 
on A ug u st 21, fo r th e  p u rpose  of p ass in g  
upon th e  re p o rt an d  acco u n t of th e  t r u s 
te e  a n d  closing  th e  e s ta te .

A ug. 6—In  th e  m a tte r  of A delbert A. 
W eloher, b a n k ru p t, of B errien  S prings, 
th e  tru s te e , D anie l T. P a tte n , of G rand  
R ap ids, h a s  filed h is  final re p o rt an d  a c 
coun t, show ing  a  balance  on h an d  of 
$577.55. T h e  tru s te e  a sk s  th a t  ad m in is 
tra tio n  expenses  to  th e  am o u n t of som e 
$300 be allow ed. T he  re fe ree  h a s  m ade 
an  o rd er ca lling  th e  final m e e tin g  of 

• c red ito rs  a t  h is  office on A u g u st 22, 
fo r th e  purpose  of p a ss in g  upon th e  
t ru s te e ’s rep o rt an d  accoun t, d ec la rin g  a 
d iv idend a n d  closing  th e  e s ta te .

Aug. 7—In th e  m a tte r  of th e  N atio n a l 
G as L igh t Co., b an k ru p t, of K alam azoo, 
th e  re fe ree  h as  e n te red  a n  o rd er ca lling  
fo r th e  firs t m ee tin g  of c red ito rs  on 
A ug u st 18, a t  K alam azoo  fo r th e  p u r 
pose of e lec tin g  a  tru s te e , ex am in in g  th e  
b a n k ru p t and  to  file claim s. T h e  b a n k 
ru p t, by i ts  P re s id en t an d  M anager, 
E llis  R . Lew is, h a s  filed its  schedules 
show ing  th e  follow ing liab ilitie s  and  
a s s e ts :

P re fe rre d  C red ito rs .
T axes  ow ing coun ty  of K alam azoo  $905.04 

W ages.
A nna Leppen, K alam azoo  ................  210.25
D. J . Cook, K alam azoo  ....................... 316.68
F red  E ld red . K a la m a z o o ..................... 300.00
E. R. Lew is, K alam azoo  ................... 87.61
F red  H opkins, K alam azoo  ..............  46.25
P. B alje , K alam azoo  ........................... 136.72
J . V ervennen , K alam azoo  ................  <5.00
Ren D onkerbrook, K alam azoo  -----  23.75
J . D eV ries, K alam azoo  ....................... 70.00
T hom as A rgo, K alam azoo  ................. 59.00
Ed. Cobb, K alam azoo  ......................... 28.00
j .  S m ith . K alam azoo  ........................... 48.00
H . D eV oogt, K alam azoo  ..................  67.8o

S ecured  C red ito rs.
M ortgage  on rea l e s ta te , M rs. M. H .

B u rn h am  ........................ .............. $6,420.00
U nsecured  C red ito rs.

C. B. H ay s , K alam azoo  ................... $300.00
A ult W ibo rg  Co., C inc in n a ti ........... 9.22
H . S iew ert, K a la m a z o o ........ . ............ 6.25
B arn e s  C rosby Co., S t. L ouis ----- 4.25
Alice B ak e r, K alam azoo  ................... 9-00
H ugo  N eum aier, K alam azoo  ..........  12.50
D oub leday -N uber-D o lan  Co., K a la 

m azoo .................................................
R. R. B ren n e r, K alam azoo  ............  1-50
D oubleday B ro th e rs  & Co., K a la -

A m erican  G as L igh t jo u rn a l, N . Y. 150.00 
C has. A. S tre lin g e r Co., D e tn o t . .  107.27
W . H . P end le ton , K alam azoo  ----- 20.00
M acB e th -E v an s  G lass Co., P i t t s 

b u rg  ................................   2,850.50
S. W . C ard  M fg. Co., M ansfield,

M ass .......................................................  161.24
D. M. S tew ard  M fg. Co., C h a tta -

nooga, T en n .................................... .. 135.37
U n ited  W ire  & S upply Co., P ro v i-

dence, R. 1.........................................  46.88
Crow e N am e P la te  & E n g ra v in g

Co., C hicago ............ ....................- 41.61
G em  Clay F o rm in g  Co.. S eb n n g , O. 19.92 
Albion M alleable Iro n  Co., A lb io n .. 269.47
Jo h n  D unlap  Co., P it t s b u rg  ----- 2,222.72
C en tra l S teel & W ire  Co., Chicago 175.49
D onald B oudem an, K a la m a z o o ----- 294.00
M a n h a tta n  B rass  Co., N ew  Y ork  . .  55.42
H a rr is  W ood F ib re  M antle  Co.,

C leveland ...........................................  151.05
T u rn e r  & S eym our M fg. Co., T o r"

rin g to n , C onn.....................................
F ran k lin  B ra ss  Co., B a t tle  C reek  624.26 
M ach in is ts  S upply Co., C hicago . .  164.98 
P o sta l T e leg rap h  Co., K alam azoo  14.74
Bond Supply Co., K alam azoo  -------100.33
D oubleday B ros. & Co., K alam azoo  275.1o 
J . W . R y d er Coal Co., K alam azoo  96.13 
H a r tfo rd ' F a ien ce  Co., H a rtfo rd ,

C onn......................................................  596.50
H . W . M antle , Albion, Iow a ........... 468.85
H inde &  D auche P a p e r  Co., S an -

dusky , O. ........................................   loD.ufi
G. H . V room , S pencerport, N. Y .. .  920.60 
E g y p tian  L a cq u e r Co., N ew  Y ork  . .  43.82
L uck ing , E m m ons & H elfm an , E e "

tro i t  ..............   ¿lo .lv
W m . D. G ibson Co., C h icago  ......... 115.97
G as P ub lish in g  Co., C hicago ........... 44.00
P erio d ica ls  P ub . Co., B u ffa lo ..........  270.00
P ro g re ss iv e  A ge P ub . Co., K a la m a-

•r B. S tevens, D e tro it ....................... 15.81
J . Cook, K alam azoo  ....................... 3o0.00

C. H . B arn es  & Co., K alam azoo  . . .  18.25
Johnson  P a p e r  & S upply  Co., K a la 

m azoo ............................................... 21.49
R oyal E nam elin g  & S tam p in g  Co.,

D esP la ines, 111.................................  176.93
H . V. Condon, C hicago ..................... 250.00
M ich. C opper & B rass  Co., D e tro it 42.50
H . O hashi & Co., N ew  Y ork ........... 5.00
P a rd o n s  & O liver, C leveland ........  3.16
Ih ling  Bros. &  E v e ra rd  Co., K a la 

m azoo .................................................  16.69
C argill Co., G rand  R ap id s  ................  421.63
C rescen t E n g ra v in g  Co., K alam azoo  1.81 
K alam azoo  L u m b er Co., K alam azoo  2.50
E. G. E ld ridge, C hicago ..................... 10.00
C. H . A ustin , K alam azoo  ................. 3.50
D ew ing & Sons, K alam azoo  ..........  51.86
B urd ick  E n am el Sign Co., C hicago 84.00 
A m erican  R ing  Co., W a te rb u ry , Conn. 5.87

92.05

20.00
1.50
6.90
4.08
5.10

14.80

17.50
18.17

M onarch  Elec. &  W ire  Co., Chicago
M r. W iers, K alam azoo  .....................
E lec. S m elting  & A lum inum  Co.,

L ockport, N . Y .................................
C has. G. B ard , K alam azoo  ..............
K ee I  .ox Mfg. Co., D e tro it ............
C arbo rundum  Co., N ia g a ra  F a lls  . .
B ae r B ros., N ew  Y ork .....................
L. R. K lose E lec. Co., K alam azoo  
W . F. & J . B arn es  Co., Rockford,

111..................................................
K alam azoo  Soap Co., K alam azoo  
G rand  U nion T e a  Co., K alam azoo  
K a n sa s  G as, W a te r  & E lec. A ssn.,

N ew ton, K a n sa s  ...........................
S tan d a rd  Oil Co., G rand  R ap id s  . .

D irec t Loan to  N a t. G as L ig h t Co., 
K alam azoo  N a t. Bk., K alam azoo  $23,780.78 
E d w ard s  & C ham berla in  H dw . Co. 288.88
M ichigan M alleable Co....................... 600.23
M athew s L ig h t Co., In d ianapo lis  501.00 
S un ligh t Co., P a rk e rsb u rg , W . Va. 124.78 
A. E. B rad t, Springfield, M ass. . .  200.00 
G as A ppliance Co., Covington, K y. 800.00
B essem er G as Co., A labam a ........  125 ,5
IJ n to n  G as Co., I n d i a n a ..................  47o.36

Aug. 11—In  th e  m a tte r  of P ric ie  W . 
P e rry , b an k ru p t, of K alam azoo , th e  t r u s 
tee, E lm e r F. B irdsell, h a s  filed li'is final 
re p o rt a n d  ac co u n t show ing  th e  to ta l 
rece ip ts  of $40 an d  no  d isb u rsem en ts . 
T he  re fe ree  h as  en te red  an  o rd er ca lling  
a  final m ee tin g  of c red ito rs  a t  h is  office 
on A ugust 25 fo r th e  purpose  of pass in g  
upon th e  t ru s te e ’s  re p o rt an d  accoun t, 
p ay in g  ad m in is tra tio n  expenses and  clos
ing  th e  e s ta te . T he  ind ica tions  a re  th a t  
th e re  a re  no funds  w ith  w h ich  to  d ec lare  
a  dividend.

funerals held a t the Soo for a num 
ber of years.

T he Lock City garage was badly 
dam aged by fire last week, caused by 
the filling of the gasoline tank in the 
garage, which exploded, and many 
autom obiles w ere badly dam aged in 
consequence, although it is hope! 
th a t several can be put in shape by 
being repaired. T he stock room  was 
a to ta l loss, covered by insurance.

The hotel at Soo Junction  has 
changed hands. J. H . Johnson, the 
form er proprieto r, has leased the ho 
tel to M r O berle, form erly of the 
Soo. Mr. Johnson will still conduct 
thé bar in connection w ith the hotel.

D onaldson & G rant, form erly lum 
bering at Rexford, have m oved their 
cam ps to W ellers Siding, from  which 
place shipm ents are now being made.

S. J. Johnson, fisherm an operating 
a t W hitefish, has m oved one of his 
camps to Shelldrake and has gone in
to the berry  business in connection 
with the fish business, and is b ring
ing down large loads of blue berries. 
Mr. Johnson reports a good crop this 
year. W m. G. T apert.

pulled off. T he K alam azoo and Jack- 
son ball league played a gam e at the 
reso rt tha t w as patronized by the 
Jacksonites. O ne fine tim e and every
body w ent home tired but happy and 
all saying tha t B attle Creek sure 
knows how to pull off a party. Come 
again, folks. W e are always glad to 
extend the hand of fellowship and 
hospitality.

Com m ercial news ra th er scarce this 
week.

U. C. T. picnic Saturday, A ugust 
16. Be at M. U. T. w aiting room  at 
9 a. m . sharp  to take special car for 
Gull Lake. W e will pick you and the 
Mrs. up a t U rbandale, O rin, if you 
don 't w ant to  come in.

The follow ing clipped from  the D e
tro it N ew s-Tribune is of in terest to 
all U. C. T .’s as the subject of the 
sketch is one of us: “ Pin Seller C ir
cles E arth  Seven T im es.”

A ttend the B attle Creek H om e 
Coming, A ugust 19 to 25.

A ttend U. C. T . picnic A ugust 16.
Read the T radesm an.

Guy T fander.

15.90
8.50
0.74

rr

T. T ay loer, K alam azoo
M L. B a r re t t  & Co., C hicago -----
H alcom b S tee l Co., S y racu se  -----
N a tio n a l A cm e M fg. Co., C leve

la n d  .....................................................
S*ullivan P r in tin g  W orks, C incin

n a ti .......................................,.............
E. W . & W . M. DeYoe, K alam azoo  
C a lv e rt L ith o g rap h in g  Co., D etro it 
P ro g ressiv e  Mfg. Co., T o rring ton ,

C onn.......................................................
H . C. H ow ard , K alam azoo  ...............
L in d sa y  L ig h t Co., C hicago . . . . . .
H u n g erfo rd  B rass  & C opper Co.,

N ew  Y ork ....................................... 14.06
D ennison  Mfg. Co., F ram in g h am ,

Mass.  .......................  z-ld

6.51

2.50
46.75
74.13

28.34
293.05
150.00

N ew s I tem s F rom  the Soo.
Sault Ste. M arie, Aug. 11—Julias 

Lang, the fam ous M ilwaukee baker, 
has m oved to  the Soo to  take charge 
of the bakery of A. H . Eddy. Mr. 
L ang has m ade quite a hit here with 
his novelties in baking and is the 
best baker Mr. E ddy has had since 
I la n z ’s time.

A lbert T ate , a juvenile clerk of the 
C entral G rocer Co. here, is to be m ar
ried in the near future, the bride to 
be Miss Gouch, one of P ickford’s 
charm ing daughters. They will have 
the best w ishes of their num erous 
friends and the boys on the road as 
well.

T he Soo has had the m isfortune of 
having th ree sad deaths which have 
cast a gloom  over the entire city on 
account of the popularity  of the de
ceased. T he first victim  w as Jack 
H ickler, Jr., g raduate  of W est Point, 
who was p reparing  to go on a hun t
ing trip  and in some m anner the gun 
was discharged and the top of his 
head was blow n off.

T he second victim  was Jas. G rant, 
son of Mr. L. C. G rant, lum berm an 
here. Y oung Mr. G rant was a g rad
uate of Ann A rbor last year, w here he 
com pleted a course as civil engineer, 
and while w orking at the construc
tion of the new lock, he was run  over 
by the w orking train  and both  of his 
legs cut off. H e died during  the 
night.

T he th ird  was Mrs. H . A. Apple- 
ton, wife of M r. H-. A. A ppleton, P re s
ident of the Bruce Mines Railway 
Co., who died last F riday after a short 
illness and it was a g reat shock to  
the com m unity, as it was not thought 
her illness w as serious until the 
announcem ent of her death. She 
was buried in R iverside cem etery 
Sunday and had one of the largest

Chirpings F ro m  the Crickets. 
B attle Creek, Aug. 11— In looking' 

over last w eek’s issue of the T rad es
m an, the regu lar weekly le tte r from  
B ro ther Follis dated from  M arquette, 
was not listed. W here is C loverland’s 
booster? O n a vacation? C ertainly 
not out of m aterial for a le tter.

Glad to see R. S. H opkins send in 
a le tter.

Grand Rapids U. C. T., No. 131 
showed their v isitors th a t they  “knew 
how ” June 13-14 a t the S tate U. C. T. 
convention.

B attle Creek people and grocers 
particuarly , show ed the grocers of 
Jackson and their families tha t they 
were en terta iners when the Jackson 
grocers came over in ten special in- 
teru rban  cars for their tw enty-second 
annual outing las t T hursday, A ugust 
7. All the big special cars m ade a 
stop com ing in at the big factories of 
the K ellogg T oasted  Corn Flake Co., 
w here they  w ere m et by the local 
com m ittees and the official guides of 
the K ellogg Co. T he v isitors were 
show n th rough  the p lan t and had a 
chance to see every detail of the p ro 
cess of m aking the popular K ellogg 
toasted  corn flakes. T he K ellogg Co. 
presented  each v isito r w ith a badge 
com m em orating the event, also a bou
quet for each lady and good cigars 
for the gentlem en. T he Postum  Ce
real Co. also threw  open its offices 
and plant for the v isitors and served 
a dainty lunch. A big basket picnic 
dinner was enjoyed at Goguac Lake, 
a fter which sports of all kinds were

Buying Credit.
It is a peculiarity of the Am erican 

to th ink  of credit as a com m odity 
to which he ought to  have as free 
a righ t of access as to in tersta te  
transporta tion  or lodging at a hotel. 
W hen he has had too much of it and 
the banks find it necessary to  lim it 
his accom m odations, he trea ts  it never 
as an economic fact or m atter of busi
ness, but as a political issue or an 
assault upon his liberty. Ju s t now 
the banks of the country are pressing 
their cred ito rs to pay up, which 
m eans liquidation of goods and com 
m odities, vast am ounts of which have 
been borrow ed on at the banks and 
w ithheld from  sale. All over the 
W est the com plaint is heard th a t the 
banks are w ithholding credit as if by 
a concerted plan. That has been 
heard before, in every period of en
forced liquidation, after an overex
pansion of credit; but never before 
has the Secretary  of the T reasury  
supported it.

T he only th ing  a bank has to  sell 
is credit. T he only way in which it 
can m ake m oney is to  lend. T h e re 
fore to say th a t the banks are w ith
holding credit unnecessarily  is to 
say th a t they are curtailing their own 
profits, and to say th a t is to talk  non
sense.

D oes Mr. M cAdoo no t know that 
the ratio  of gold reserve to the loans 
of the N ational banks a few m onths 
ago fell below the danger line of 15 
per cent, for the seventh time in the 
h istory  of the N ational banking sy s
tem ?—New Y ork T im es Annalist.

We have available about 2,000

COMMONWEALTH
Pr. Ry. & Lt. Co. 6% 5 year 

C O N V E R T IB L E  B O N D S to  N e t 6 60%

HOWE, CORRIGAN & CO.
Investm ent Securities

Fifth F loor M ichigan T rust Bldg. G R A N D  R A P ID S, MICH.
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M ovem ents of M erchants.
Saugatuck—W hite  & Son have op

ened a poultry  supply store here.
Lansing—Charles Seib, recently  of 

Fenton, has engaged in the hardw are 
business here.

M anistee—John  H erm an has en 
gaged in the m eat business at 129 
W ashington strop*

H a rt—Carl P eterson  will open a 
clothing and m en's furnishing goods 
store  here about Sept. 1.

Battle Creek—M cLane, Swift & 
Co., dealers in grain, have changed 
their principal office to  D etroit.

St. Louis—A. T. Ross, recently of 
Kalamazoo, will open a crockery and 
bazaar store here about Sept. 1.

Albion—Davis & Metz, grocers, 
have sold their stock to W illiam  G. 
W allace, who will continue the busi
ness.

M arquette—J. Beaupre succeeds A. 
Brunnell in the restau ran t and con
fectionery busines at 408 South F ron t 
street.

O tto  W . H ecto r has engaged in the 
grocery business at Cadillac, the 
W orden G rocer Co. furnishing the 
stock.

H astings—Aben Johnson has sold 
his stock of bazaar goods to N. B. 
W aterm an, w ho will continue the 
business.

Belding—Mrs. George Benedict has 
sold her m illinery stock to Mrs. M. 
F. Nowlin, who will continue the 
business.

Cedar Springs—F. S. P o rte r  has 
sold his flour and feed stock to John 
M. Holland, who will continue the 
business at the same location.

V assar—D rugs valued at $2,000, 
owned by E. Meade and stored in a 
barn, w ere destroyed by fire Aug. 11. 
T here was no insurance on the goods.

C harlo tte—H. A. Zander & Sons 
succeed H ults & Son in the confec
tionery, ice cream  and restau ran t busi
ness.

H astings—T he local hotel has been 
re-opened under the style of the P a r
ker House, with F red  P arker as m an
ager.

K alam azoo—The. N ew ark Shoe Co., 
conducting a chain of stores in E ast 
ern cities, will open a branch store, 
here at 117 E ast Main stree t about 
O ct. 1.

Benzonia—W . D. C arpenter has 
taken over the Simon W . M cDonald 
tin shop and plum bing stock and will 
continue the business under his own 
name.

Alma—R. M. H yde has purchased 
the in terest of his p artner in the 
stock of the Alma F lour & Feed Co. 
and will continue the business under 
the same style.

Kalkaska—T he K alkaska Countv 
S tate & Savings Bank has increased 
its capital stock from  $20,000 to $40,- 
000 and changed its nam e to T he K al
kaska S tate Bank.

O w osso—M ilton Growe and R. S. 
Coy have form ed a copartnership  un 
der the style of Growe & Coy and 
will engage in the confectionery and 
cigar business about Aug. 20.

T hree R ivers—John Griffiths has 
sold a half in terest in his hardw are 
stock to W illiam  W atters, Jr., and the 
business will be continued under the 
style of the John Griffiths Co.

D etro it—Fire destroyed the plant 
of the W est & Sons Paper Co., caus
ing a loss of $150,000. T he Genera! 
G rocer Co., in the building adjoining 
was dam aged to the exten t of $5,000.

Standish—A new com pany has been 
organized under the style of T he 
H auser H ardw are Co., with an au th
orized capital stock of $7,800, all of 
which has been subscribed and paid 
in in cash.

D etro it—T he D. & W . Shop has 
been organized to deal in ladies’ and 
children’s clothing, w ith an authorized 
capital stock of $4,800. of which $2,- 
400 has been subscribed and $1,800 
paid in in cash.

M anistee—L. W . Staffeld has sold 
a half in terest in his c lo th ing  and 
m en’s furnishing goods stock to H a r
ry Thom pson and the business will 
be continued under the style of S taf
feld & Thom pson.

Mt. Clem ens—T he D etro it F ireless 
Stove Co. has engaged in business 
w ith  an authorized capital stock of 
$20,000 common and $10,000 preferred, 
of which $20,000 has been subscribed 
and paid in in property.

B attle Creek— B. B. Cleenewerck & 
Son. wholesale and retail cigar and 
tobacco dealers of K alam azoo, have 
opened a retail cigar store here on 
Jefferson avenue under the m anage
m ent of George W . Longw ell.

Rockford—Clarence Stocum, under
taker, has purchased the McDonald 
& Brown undertaking stock, at Cedar 
Springs, and will continue the busi
ness at the same location under the 
m anagem ent of George R ector.

Litchfield—T he Litchfield Shipper's 
A ssociation has been incorporated  for 
the purpose of dealing in live stock 
and farm  produce and conducting a 
general m ercantile business, w ith an 
authorized  capitalization of $1,000, of 
which $500 has been subscribed and 
$250 paid in in cash.

Kalam azoo—At a m eeting of the 
stockholders of the W aterv lie t Paper 
Co., held M onday, w ith $350,000 of 
the $400,000 stock represented  by sev
en of the m em bers, it was voted to 
either increase the am ount of stock

from  $400,000 to $600,000 or to  issue 
bonds of $250,000 at the discretion of 
the d irectors for the purpose of m ak
ing such im provem ents as will make 
the p lant one of the biggest and m ost 
m odern paper p lants in the country.

Ionia—Sm ith & Sm ith have sold an 
in terest in their book and stationery  
stock to  W . K. McSween, recently  of 
G rand Rapids, and the business will 
be continued under the style of Sm ith 
& Sm ith & McSween. T he new firm 
has added a line of drugs and patent 
m edicines to its stock.

Jackson—J. H. Castlem an, a clerk 
in H all’s d rug store, put to rou t a 
highwaym an, early T uesday m orning, 
who attem pted  to  rob him in front of 
the place as he was preparing  to close. 
Castlem an has turned out the lights 
when the robber forced him back at 
the point of a gun. Castlem an pulled 
a pistol from  a counter draw er and 
shot several tim es w ithout effect.

M arquette—A ndrew E. Peterson,
for th irty -tw o years a clerk in the 
dry goods departm ent of W atson  & 
Palm er’s store, has negotiated a deal 
with his form er em ployers, who are 
selling their in terest in the business 
and the building in which it is now 
housed, by which he takes over the 
dry goods and will assume the m an
agem ent of the store as its proprietor.

Lansing—A barbecue for th »  L an
sing G rocers’ and M eat D ealers’ A s
sociation annual picnic at Pine lake, 
A ugust 14. is now assured. Final 
plans are now com plete and every 
g rocery  store and m eat m arket will 
close all day T hursday. F ree lunches 
will be served to  every one near the 
pavilion. T he local organization 's 
picnic is to be held the same day as 
th a t of the Odd Fellow s of three coun
ties.

Laingsburg—Leo Sim ons w as dis
charged and E arl Smith, his clerk, 
was fined $10 in Justice F red  L ee’s 
court as the resu lt of a four hand 
fight betw een Sim ons and Smith, who 
run one m eat m arket and John  Lozo 
and his clerk, A. Case, who conducts 
another m arket. Case dared Sim ons to 
come near hint, the challenge was ac
cepted and Case w as being whipped 
when his clerk Lozo in terfered  and 
im m ediately Sm ith took a hand with 
bad effect. T he tw o m en w ere a r 
rested  for assault, on a charge p re 
ferred by the beaten parties.

H astings— Follow ing an investiga
tion of a representative of a shoe 
com pany in Columbus, Ohio, F rank  
B. L iverm ore, has been a rrested  on 
a charge of em bezzlem ent. A fter the 
fire in the building occupied by Mr. 
L iverm ore, he reported  to the shoe 
com pany tha t some one had stolen 
a large num ber of shoes. As there 
was evidence that Mr. L iverm ore em- 
bezzeld the sum of $70 due the shoe 
com pany and had sold the shoes, in
stead of losing them  in the fire, a 
w arran t was issued for his a rrest. 
T he officers are investigating  the 
source of the fire.

G arnet—One of the largest realty  
transfers recorded in M ackinac coun
ty of late years was consum m ated 
when D. N. M cLeod, lum berm an, of 
Rexton, took over the holdings of the 
H udson Lum ber Co., consisting  of 160 
acres, w ith the lum ber mill, planing

mill, box factory, dry kiln, dwelling 
houses, etc., in fact the entire tow n- 
site of G arnet, which for a long term  
of years has been the scene of large 
lum bering operations. Mr. M cLeod 
will continue to  operate various in
dustries a t G arnet, using  th is place 
as a base for all of his lum ber oper
ations and m aking his mill a t R exton 
exclusively a shingle, tie and general 
cedar proposition.

Jackson—T hree Jackson m erchants 
were victim s of the “envelope gam e’ 
to the extent of $10 each. A well- 
dressed stranger entered  the Keyzer 
drug store, W idw ood avenue; C orned 
grocery, on Rockwell street, and the 
Chlebus grocery, on Page avenue, and 
enquired for a postoffice o rder in each 
place, saying he wished to  send it to 
W isconsin. H e was told he could 
no t be accom m odated. T hen he ask
ed for a $10 bill to  send in the letter. 
The m erchants gave him the m oney 
which he apparently  put in the env - 
lope. In  each case the stranger was 
three dollars shy the am ount owing 
to the m erchant, and he left the le tte r 
while he retu rned  to his room  to  get 
m ore money. H e did not re tu rn  and 
the envelopes w ere found to  be em p
ty. No trace of the m an has been 
found.

Saginaw—The P ere M arquette has 
placed on 30 day tria l a car service 
which will enable Saginaw to com pete 
w ith G rand R apids wholesale houses 
in the N orthern  M ichigan tow ns to 
w ard the w estern  shore. T he car is 
bound for Baldwin, T raverse City and 
Petoskey points. I t  will leave at 4:30 
each afternoon and arrive a t Baldwin 
at 2:30 the next afternoon and the 
shipm ents will be ready for delivery 
in T raverse City and the o th er n o rth 
ern cities enroute the next day. T h is 
offers excellent com petition w ith the 
G rand Rapids tim e for ge tting  into 
this te rrito ry . Aug. 15 the Pere M ar
quette will place a tria l car for Reed 
City and points along the G. R. & 
I. road to offer com petition with 
Grand Rapids w holesalers in th a t te r 
ritory. T he T rade  In te re s t C om m it
tee of the B oard of T rade  is w orking 
on m any pro jects along th is line and 
the P. M. action is a p art of the cam 
paign this com m ittee has outlined.

Manufacturing Matters.
St. Joseph—T he M etallurgique M o

to r  Car Co. has changed its nam e to 
D oris Craw ford & Co., Inc.

D etro it—T ow ar’s W ayne County 
Cream ery has increased its capital 
stock from  $25,000 to  $400,000.

D etro it—T he capital stock of the 
H udson M otor Car Co. has been in
creased from  $1,000,000 to  $2,500,000.

G rand H aven—T he capital stock of 
the Challenge R efrigera to r Co. has 
been decreased from  $300,000 to  $200,- 
000.

D etro it—T he M etal-U tilities Co. 
has engaged in business w ith an au
thorized  capital stock of $1,200, which 
has been subscribed and $300 paid in 
in cash.

T raverse City—G eorge R. Becker 
lias sold his in te rest in the stock of 
the T raverse  City Casket Co. to  his 
partner, Charles Ruebekam , w ho will 
continue the busines under the same 
style.
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The Produce Market.
A pples—D uchess and Red A stra- 

chans com m and 75c per bu. and $2 
per bbl.

Beans—$2 per bu. for either wax 
or string.

Blackberries—$2.25 per 16 qt, crate. 
B utter — T here  w as a slight 

streng then ing  of the bu tte r m arket. 
P ractically  the same causes tha t re 
suited in the increased price on eggs 
aided in raising the price of bu tter 
half a cent early  in the week. T here 
is less of a spreading of grades than  
there was a week ago. Q ualities are 
better than  they  w ere during  the ex
trem ely  hot w eather on the lower 
grades. T here  are m ore than  65,000,- 
000 pounds of cream ery in cold sto r
age, according to  the repo rt of the 
Chicago W arehousem en’s A ssocia
tion T his is be tte r than  10,000,000 
pounds m ore than  the reserves a year 
ago. Jobbers a ttrib u te  the high prices 
and enorm ous cold-storage stocks to 
the w arfare betw een the Chicago and 
E lgin B utter Boards. Jobbers have 
been in the habit of con tracting  in ad
vance for b u tte r to  be delivered dur
ing the season of g rea test production 
on a basis of E lgin prices. T his year 
E lgin quotations have been relatively 
h igher than  prices a t any of the lead
ing m arkets of the nation. Jobbers 
have been paying m ore for bu tter 
than  they  could sell at, and have been 
forced to place their purchases in 
sto rage, aw aiting a h igher m arket. 
T here  has been an unusually heavy 
production  of bu tter, and so mu~h 
of it has gone in storage th a t jobbers 
anticipate a crash if there  is a mild 
w inter. Fancy cream ery com m ands 
29@30c in tubs and 29}4@30j4c in car
tons. Local dealers pay 22c for No.
1 dairy and 18c for packing stock.

Cabbage—$1.25 per bu. for hom e 
grow n.

C arro ts—25c per doz. bunches.
Celery — H om e grow n 20c per 

bunch.
C ocoanuts—$4.75 per sack c o n ta in 

ing 100.
Cucum bers—35c per dozen for home 

grown.
E ggs—Receipts of good fresh eggs 

continue light and the m arket is firm 
a t lc  advance. T he consum ptive de
m and is very good for stric tly  fancy 
eggs, but under grades are dra'ggy 
and hard  to  move. Local dealers pay 
n y 2c.

E gg P lan t—$1.75 per box of South
ern.

G reen O nions—25c per dozen for 
large and 20c for small.

Green Peppers—$1.50 per bu.
H oney—20c per lb. for w hite clov

er, and 18c for dark.
Lemons—Messinas, $7 per box.

Supplies are  m oderate and values are 
on a firm basis.

L ettuce— H om e grow n head, $1 per 
bu.; home grow n leaf, 75c per bu.

Musk M elons—A rizona R ockyfords 
com m and $2.25 per crate for 54s and 
$2.75 for the o ther sizes; Nevada 
standards, $3.50 for 45s; Indiana 
Gems, 75c per basket; Benton H arbor,
$2 per crate.

O nions—$1.75 per 70 lb. sack L ouis
ville stock.

O ranges—$5.25 for Valencias.
Peas—$1.75 per bu. for Telephones. 
P arsley—30c per dozen.
Peaches—A rkansas E lbertas, $2.25 

per bu. H om e grow n clingstones are 
beginning to  come in, but no t in suf
ficient volume to establish a m arket.

P ou ltry—Local dealers pay 14@15c 
for bro ilers; 12@12}4c for fow ls; 6c 
for old roosters; 8c for geese; 10c for 
ducks; 12c fo r turkeys. T hese prices 
are live-weight.

V eal—T here  w as a s treng then ing  
of the price on veal. Shipm ents will 
not be as frequent, chiefly for the fact 
th a t the farm ers will not have time 
from  now on to  p repare the calves 
for m arket. Buyers pay 6@12j4c, ac
cording to quality.

P o tatoes—W hite  stock from  V ir
ginia is in good dem and at $3 per bbl. 
H om e grow n is com ing in in a small 
way and finds ready sale at 85@90c. 

Radishes— 10c per dozen.
Spinach—65c per bu.
T om atoes—85c per 8 lb, basket of 

home grown.
W aterm elons—$3 per bbl. for G eor

gia.
W hortleberries—$2.25 per 16 qt. 

crate.

The Grocery Market.
Sugar—Refiners are now all on a 

parity , so far as the asking price of 
granulated  is concerned. T he New 
Y ork price is 4.70c. T he m arket is firm 
and the dem and is strong. Refining 
in terests size up the raw situation 
as follow s: “W ith  such a large bus:- 
nes being transacted , it is natural that 
sellers, now having practically no th
ing in the nearby positions unsold, 
should offer but sparingly at the ad
vance. No sugar is now offered at 
under 2 7-16c cost and freight, the 
equivalent of 3.71c duty paid, but 
buyers having secured a com fortable 
am ount of sugar, are now disposed 
to  aw ait fu rther developm ents. Sell
ers, on the o ther hand, show g reat con
fidence in their position, and appear 
quite contended to  hold their rem ain
ing stocks until refiners’ necessities 
bring  them  again into the m arket, at 
which tim e they are confident tha t 
even h igher prices will be obtained, 
and their judgm ent seems to be well

founded, provided the E uropean  m ar
ket holds firm. Certainly our and the 
E uropean  m arket will come *nn-pthpr 
a t an earlier date this year than  is 
usually the case.” T he sellers’ view
point is given by local b rokers: 
“Stocks in Cuba are now about 360,- 
000 tons, of which about 200,000 tons 
have already been sold, leaving about 
160,000 tons available. If to this is 
added the probable production to  the 
end of the crop of about 100,000 tons, 
unsold supplies from  th a t quarter can 
be estim ated a t 260,000 tons. W ith 
only a m oderate quantity  of Hawaiian 
sugars yet to come and no Javas or 
Philippine Island  sugars expected, the 
m arket is placed in a position which 
seem s to w arran t a continuance of 
its present firm ness.”

T ea—T here is considerable firmness 
to the m arket in all lines. Japans 
continue to arrive, show ing good 
quality. F irs t crops are well sold up 
and a fair am ount of business is being 
done in second crop teas. O n account 
of the dry w eather in Japan, the sec
ond crop is considerably less than  last 
year. Good quality basket fired teas 
are scarce. Prices are being well held 
up. Low grade pan fired teas are not 
yet settled  in price. Congous and 
F orm osas rem ain steady in price. 
Ceylons and Javas are very firm.

Coffee—R io and Santos options 
have fluctuated considerably, bu t ac
tual coffee is unchanged. Good ro a s t
ing Santos, however, on spot, is 
steady to  firm by reason of sm all sup
ply, and the fact th a t it cannot be 
replaced by new crop coffees for 
some little time. T his is possible only 
a tem porary  condition, however. Mild 
coffees are unchanged and fairly 
steady. M ocha is scarce and steady 
to  firm. Java is unchanged and dull.

Canned F ru its—A pples are scarce 
and firm and supplies are not easy to  
get. California canned goods are un
changed in price and in fair demand. 
Small E aste rn  canned goods are 
quiet and unchanged.

Canned V egetables—T om atoes are 
lower, due to the good prospects for 
a large crop. Sales on spot have 
been made during the week at 80c, 
delivered, although all packers will 
not sell a t th a t figure. Fu tu res are 
unchanged and dull at the m om ent. 
T here  is some talk  of dam aged corn 
crop, but there will probably be 
plenty of corn, and nobody has 
changed any prices as yet. T he d e 
m and for corn is quiet. Peas are 
easy, and sales are being made at 
prices far below the range of the past 
year. F o r  instance new pack stan 
dard sifted peas have been sold dur
ing the week at 80c. T he sam e brand 
sold a t $1.15 last year. W ith o u t doubt 
the pea m arket is in buyers’ favor.

C anned F ish— Sardines are un
changed and quiet, dom estic new pack 
being still som ew hat firm because of 
sho rt run. Im ported  sardines scarce 
and still high. Salm on show s no 
change and fair demand. Prices on 
new Alaska are still to be made. T he 
quadrennial run of sockeye salmon 
which is now  fairly sta rted  will sha t
ter all previous records, is the belief 
of the cannerym en a t A nacortes, 
W ash. “T his opinion,” says the Ana-

cortes Am erican “is based upon the 
fact th a t all the sockeye salm on 
brought in from  the traps so far this 
season are sm all in size. T h is  indi
cates th a t the quantity  will be unus
ually prolific. T he biggest sockeye 
run in the h istory  of the fishing in
dustry  on the Pacific Coast was that 
of 1901 with 1905 a close second. O n 
both of these years the size of the 
fish was sm aller than  usual. The 
catch of fish up to the p resen t has 
borne out the theory th a t the run this 
year will break all records. So far 
the num ber of fish caught daily has 
exceeded the record of the same days 
of the beginning of the season of 
1909.”

D ried F ru its—In  future California 
fruits, business is alm ost at a stand
still. H o lders’ views are strong, and 
the trend  of prices is still upward, 
but previous experience has taught 
buyers th a t after such a rapid ad
vance as th a t of the past week or ten 
days a reaction is likely to occur, and 
they  are w aiting for it. A t p resent, 
however, Coast packers decline to 
make anv concessions and, based on 
crop conditions, look for a further 
advance. In  future California prunes, 
offerings of the larger sizes are being 
sparingly made, and the m arket is 
firm on the basis of 554c for 40s to 
60s f. o. b Coast for the four sizes 
in bulk and 5c for 40s to 90s, with 
a stiff prem ium  on 40s and a lesser 
one on 50s. In  the sm aller sizes 4¿4c 
f. o. b. bulk basis is quoted for 60s 
to  90s. N orthw estern  O regon prunes 
are offered sparingly, and none of the 
few packers who are quoting seem to 
have any 30s to  sell on the basis of 
the curren t m arket at least. T he 40s 
are held on a 4j4c f. o. b. four-size 
bulk basis, 50s at 4% c and 60s a t 4c. 
L ittle, if any, buying in terest is 
show n’ at present by the local trade. 
Spot O regon Italian  prunes are not 
plentiful, but the dem and is slow, and 
prices are nominal. California rais
ins offered for im m ediate o r future 
-delivery are dull here. On spot ship
m ent quotations, the Associated 
Com pany is steadily m aintaining pric
es and has so far made no quotations 
on 1913 crop. A ccording to  Coa-st re 
ports, prices on new fru it will no t be 
pu t out by the A ssociated before the 
beginning of next m onth. C urrants 
on the spot are dull and nominal. If 
E urope takes as m any Am erican apri
cots as usual p resent prices will p rob 
ably be m aintained.

N uts—Advices from  France are to 
the effect th a t the crop of M arbot 
w alnuts vary as to  section. In  some 
sections the prom ise is good while 
in o thers a small crop is indicated by 
present conditions. On the whole, 
however, an average crop is expected. 
T he prospect for the crop of C om es 
is variable, bu t the best producing 
distric ts prom ise an abundant crop. 
Some estim ates place the Cornes ou t
put, as at present indicated, at about 
twice the quantity  harvested  last year.

Cheese—T he make of cheese con
tinues norm al for the season, and the 
consum ptive dem and is good. T he 
m arket is healthy at %c advance. If 
change occurs it m ay be a slight fu r
ther advance.



6 M I C H I G A N  T R A D E S M A N August 13, 1913

Much in terest is m anifested in fi
nancial circles in Secretary M cAdoo’s 
tender of $25,000,000 to $50,000,000 to 
the banks as short time loans, p ro 
tected by com m ercial paper, G overn
m ent bonds or municipal or sta te 
bonds, in o rder to facilitate crop 
m ovem ents. H e specified that the de
posit would be restric ted  to  Southern 
and W estern  banks. Chicago bank
ers expressed their approval of this 
departure , although they believed 
that the tender should not be restric t
ed to one or two sections of the 
country. George M. Reynolds, P res
ident of the Continental & C om m er
cial N ational Bank, was em phatic in 
his declaration th a t it prom oted con
fidence in conditions and encouraged 
people to regard the situation as par
ticularly healthy. “W hat is the Sec
re tary  of the T reasury  appointed for 
if it is not to safeguard the finances 
of this N ation?” This question arises, 
Mr. Reynolds declared, “w hether the 
plan suggested is sound or not.” C on
tinuing, Mr. Reynolds said: “ I be
lieve the plan is sound. T reasury  
funds should be available in any 
emergency, and Mr. M cAdoo has es
tablished a precedent by recognizing 
com m ercial paper as valid security 
for G overnm ent financial transac
tions. The revised sta tu tes give him 
the widest latitude in taking this step, 
and the only criticism is that he did 
not make the funds available to any 
section of the country. T hese depos
its will come a t a period when m oney 
is close, and it is close now, owing 
to the enorm ous dem ands m ade upon 
the banks by the requirem ents cf 
legitim ate business, which are larger 
now than a year ago. Business has 
picked up considerably and w ears a 
favorable aspect. M anufacturers and 
m erchants are no t w orried by p en d 
ing tariff and currency legislation, al
though w orld-w ide in terest is felt in 
both m ovem ents, and th is offer of 
assistance is tim ely. I am not a be
liever in the fallacy concerning bank
ing necessities at crop-m oving time. 
T he W est is able to take care of it
self and there is no d istress or con
gestion.”

Jam es B. Forgan, P resident of the 
F irs t N ational Bank, said: “I have 
no adverse criticism  w hatever to  
make of Secretary M cAdoo’s p ro 
posed action in regard  to depositing 
$25,000,000 to $50,000,000 of the Gov
ernm ent’s idle m oney w ith the N a
tional banks in the W est and South. 
By taking com m ercial paper as se
curity for such deposits he is of 
course establishing a new precedent. 
T he precedent for accepting o ther 
bonds such as are available for New

England savings banks was estab
lished by a previous adm inistration  
and it is not therefore much of a 
stretch  to established precedent to 
add to the list of acceptable securities 
prim e com m ercial paper, approved by 
clearing house com m ittees at 65 per 
cent, of its face value. T he d istri
bution of so much m oney am ong the 
banks in the W est and South a t the 
present tim e will, I am sure, be very 
acceptable to  the banks and at the 
same tim e beneficial to  the situation. 
T he deposits, being in legal reserve 
money, will form  a cash reserve 
basis for an extension of banking 
credit considerably in excess of the 
am ount deposited. T he lim iting of 
the benefits of the deposits to such 
banks as have taken out a t least 40 
per cent, of the ir authorized circula
tion is in the in terest of the m arket 
for G overnm ent bonds.”

L. A. Goddard, P residen t of the 
State Bank of Chicago, expressed 
his opinion as follow s: “ I t  seem s to 
me th a t the necessity  does no t exist 
for tak ing th a t action, and the proba
bilities tha t such a situation will ex
ist seem to be m ore and m ore rem ote. 
The indications are now th a t m oney 
will be plentiful enough to  take care 
of the crops and th a t the banks will 
be able to m aintain the ir snug posi
tions and m eet the necessary requ ire
m ents of their custom ers. If, how 
ever, a situation arises in which much 
funds would be needed, it seems to 
me that the S ecretary’s proposed ac
tion is no t unwise. H is plan seems 
to be simple, from  first im pression, 
and the deposits would be am ply s e 
cured.”

W illiam  T. Fenton, V ice-President 
of the N ational Bank of the Repub
lic, said: “I t  appears th a t the S ec 
re tary  of the T reasu ry  has broad and 
practical views, and the announce
m ent of his in tention  to assist the 
banks in handling the products of the 
farm s in o rder th a t they m ay be 
speedily converted into foreign ex
change will have a very good effect 
upon the country. Incidentally , it 
will, in my opinion, m ake friends for 
the A dm inistration C urrency bill. 
Mr. M cAdoo seems to realize that 
the autum n crop-m oving season is 
world-wide and th a t the m ore speed
ily the crops are moved the quicker 
m oney will re tu rn  to  the centers 
w here it is needed for the m erchants 
and m anufacturers. H is fam iliarity  
with business conditions is indicated 
by the fact th a t he proposes th a t this 
m oney should be retu rned  about the 
end of the year. T h a t he is in close 
touch w ith the situation is shown by 
the fact tha t he m akes the announce-
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m ent a t a very opportune tim e, so 
th a t the bankers in the agricultural 
sections will feel a sense of relief, 
and the stringency will be over by 
the tim e th a t the Secretary  nam es for 
the re tu rn  of these deposits.”

serve than  any form  of prom ises to 
pay, and therefore is the only m oney 
th a t should be considered in reserve 
funds.

A recent financial repo rt from  New 
Y ork City show ed th a t on June 110 
the savings deposits in New Y ork 
banks aggregated  $1,140,000,000, and 
th a t on th a t date there was paid, in 
in terest on those deposits, approxi
m ately $40,000,000, the bulk of which 
will rem ain in the savings banks and 
be added to  the principal of the sums 
on deposit. T here are tw o th ings 
which appear strik ingly  in these fig
ures. O ne is th a t in the largest city 
of th is country  there are vast num 
bers of th rifty  people w hose earnings 
continue in excess of the ir expendi
tures, no tw ithstand ing  the steady in
crease in the cost of living. The 
o ther notable th ing  is that, w ith the 
num erous opportunities for invest
m ent and the prevailing high rate  of 
in terest, there  should be such an ex
trao rd inary  am ount of capital the 
ow ners of which are  con ten t w ith the 
relatively m eager re tu rn s in in terest 
paid by the savings banks. T h ere  is 
still ano ther th ing  brought to mind 
by these statistics. T h a t is th a t the 
precentage of the foregin-born  and of 
people of foreign paren tage on both 
sides is very large in New Y ork City. 
Indeed, m ore than  one-half of the 
p resen t population of the biggest 
A m erican city is m ade up of people 
of these classes. By far the g reater 
portion  of the  deposits in savings 
banks are m ade by w age earners and 
represen t the m argin betw een their 
earn ings and their expenditures. 
W hile the sta tistics are no t available, 
it is a ltogether probable th a t the vast 
sum s in the New Y ork banks on sav
ings accounts are deposited far m ore 
largely  by the im m igrants and their 
children than  by those born  in this 
country. N otw ithstand ing  much th a t 
is w ritten  about the slum s and the 
“sw eat shops” of New York, the im 
m igrant, who continues to  live on the 
standards of his E uropean home 
while enjoying A m erican w ages, is 
accum ulating money.

An in teresting  poin t w ith reference 
to m em bership of sta te  banks in the 
proposed Federal R eserve zones is, 
how will the sta te  banks replace the 
m ass of N ational bank notes which 
m any of them  now carry  in their re 
serve funds? U nder the adm inistra
tion m easure, N ational bank notes 
will no t be perm itted  as reserve 
m oney, and of course th is restric tion  
will apply to all banks jo ining the 
system , w hether sta te  o r N ational. 
T he exact am ount of N ational bank 
notes used as reserves by sta te  banks 
and o ther sim ilar institu tions cannot 
be sta ted  definitely, but estim ates 
make the am ount as g rea t as two 
hundred million dollars.

Technically, and also practically, 
the banking situation  would be 
sounder if N ational bank notes were 
not counted in reserve funds, but 
nevertheless the substitu tion  which 
the pending bill necessitates will 
w ork some tem porary  inconvenience, 
no t to  say confusion. W e do not 
im agine th a t sta te  banks would hesi
ta te  to  join the Federal R eserve as
sociations sim ply on this account. 
T h e ir objection is based on deeper 
reasoning. Gold coin or its rep resen 
tatives can be obtained if necessary, 
and perhaps it will be be tte r to have 
such actual m oney in bank vaults, 
ra th er than  floating around serving 
a purpose which can be m et ju st as 
p rom ptly  and w ith  equal facility by 
the use of bank credit no tes them 
selves.—T he F inancier.

A m arried  ac to r doesn’t care for 
curtain  calls a t home.

Ask for our Coupon Certificates of Deposit
Assets Over Three and One-half 

Million

^ W f t AP I P S ^ V I N G s f f i ANK ̂

A dm itting  th a t th is to ta l m ay be 
exaggerated , it will be realized th a t 
the necessity  for substitu ting  o ther 
form s of m oney for N ational bank 
notes will create  m ore or less tem po
rary  disturbance, and m ay affect the 
life, character and price of G overn
m ent bonds in the future. N ational 
bank notes are  no t m oney, in the 
real sense of the word, and some 
sta tes have p rohibited  their use in re 
serves. O nly a few years ago, it will 
be recalled, strong  effort was made 
to  allow N ational banks to  count 
such notes in their reserves against 
deposits, but good sense defeated this 
purpose. Gold m oney is b e tte r re-
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There is an Honor in business that 
is the fine gold of it; that reckons 
with every man justly; that loves 
light; that regards kindness and fair
ness more highly than goods or prices 
or profits.. It  becomes a man more 
than his furnishings or his house. It 
speaks for him in the heart of every
one. H is friendships are serene and 
secure. H is strength is like a young 
tree by a river.

EL IM IN A TIN G  POLITICS.
I t has frequently  been said and 

can not be too often repeated th a t a 
municipality is sim ply a great stock 
com pany, in which all the voters are 
shareholders, each entitled to a voice 
in selecting the agents for the tra n s
action of the com m on business. It 
follows, then, that the wise and eco
nomical transaction  of the public busi
ness is the m atter of first im portance 
and tha t the color of the m ayor’s hair 
is just as im portan t as his political 
faith, and the same assertion applies 
to all the o ther officeholders down the 
line, from the highest to the lowest. 
T here is no question of N ational pol
itics, tariff currency, foreign rela
tions, or anything of the sort which 
en ters into municipal Governm ent. 
W hat the people w ant is a man who 
will honestly  and courageously en
force the laws as he finds them  and 
spend the public money carefully and 
wisely. Because of the present sys
tem, it is necessary for city officials 
to be nom inated on some ticket in 
order that the people may vote for 
them , but th a t is only a m eans to an 
end.

T here are frequent exam ples to 
show that a purely non-partisan busi
ness adm inistration for a city will 
prove profitable. A recent repo rt 
from the little  city of N ew castle in 
Indiana is very m uch to  the point.. 
I t  was inaugurated four years ago 
and has now passed the experim ental 
stage. Before the undertaking was 
institu ted  its municipal governm ent 
w as in partisan  hands and was hav
ing about the same experience as 
o thers sim ilarly situated. In  order 
to bring about a change, a com pany 
of representative m en gathered  one 
n ight in a ta ilor shop and am ong 
them  was not one who was himself 
a candidate for any office or had any 
particular friend who was a candidate.

They conferred together, talked over 
possibilities, and then selected the 
several m en who in their judgment, 
were best fitted for the several pos.- 
tions. They had a care to see to  it, 
as far as possible, th a t they w ere 
equally divided betw een Republicans 
and D em ocrats, simply to avoid any 
criticism  of partisanship. I t  is of 
course, always possible to  find hon
est com petent and capable men in all 
parties. T hen, through  a duly ap
pointed com m ittee, those thus selected 
were told of w hat had happened. 
Some of them  at first refused, plead
ing various excuses, bu t a t length 
practically  all of them  w ere induced 
to accept the nom inations thus con
ferred. T he proposition appealed to 
the people and with them  became 
very popular, and, of course, the tick
et thus nam ed was elected by an 
overw helm ing m ajority.

T hat they all entered honestly  and 
fairly into the non-partisan scheme 
of m unicipal m anagem ent was evi
denced em phatically not long after 
election, w hen the m ayor, a R epub
lican, found that circum stances neces
sitated his resignation, and left the 
designation of his successor w ith the 
council, equally divided between 
D em ocrats and Republicans. One 
m ight naturally  have expected a dead
lock, but noth ing of the kind occurred 
and a successor was unanim ously 
chosen. D uring the four years tha t 
this plan has been in practical opera
tion, Newcastle has grow n about 3,000 
in population and its taxable p roper
ty has increased $1,700,000. M ean
time its bonded indebtedness has 
been reduced $8,000 and during the 
four years, $75,000 has been expended 
in betterm ents on the w ater plant 
alone. T here have been a great manv 
other substantial im provem ents, in
cluding a large am ount of paving, 
sidewalks, sewers, etc. A new fire 
station and increased educational fac
ilities have been provided. In  fact 
everyth ing has been furnished which 
was really calculated to  fu rther the 
welfare of the city and m ake it truly 
progressive. Th>s has all been done 
w ith less proportionate  expenditure 
of public m oney, and every taxpayer 
feels absolutely certain  th a t the m uni
cipality has bad its m oney’s w orth  
for every dollar expended. W ithout 
respect to party , the voters of N ew 
castle would not under any circum 
stances re tu rn  to  the* old form  of 
partisan  city governm ent. T hey  do 
not ask w hether a m an is a Republi
can, D em ocrat, P rogressive or P ro 
hibitionist, but they  do ask w hether 
he is honest, upright, energetic, of 
good judgm ent, and the m an best 
qualified to  fill the particular position 
in question. In  o ther w ords, it '3 
simply applying business principles 
to the m anagem ent of the m unicipali
ty and it has paid there ju st as it will 
pay everyw here alse w here a sim ilar 
course is adopted and enforced.

T H E  M AN B E H IN D  T H E  W ORK  
T here is som ething im pressive in 

the rem arkable record of w ork done 
in W ilson’s first m onths; bu t the 
m ore deeply in teresting  thing, after 
all, is the m an behind the work. N o th 
ing is so fascinating in public life

as the study of a new personality  
w reaking itself upon old tasks. W hat 
are W ilson’s m ethods? W ho will tell 
us the secret of his influence? O u t
wardly, he has been the least assertive 
and osten ta tious of executives. T o  his 
im m ediate predecessors he offers the 
sharpest contrast. H e has m ade no 
speeches. In  b lustering  or bragging 
be has never indulged—except in his 
unfortunate  denunciation of bankers 
as a class a t Chicago last w inter— 
and he has not gone out on the steps 
of the W hite  H ouse and called any 
m an a liar. N or has he allowed him 
self to  be pulled h ither and th ither 
in good-natured  non-resistance. He 
has stuck closely to his job. N o head 
of a g rea t corpora tion  could have 
m ore rigidly kept office hours or dis
played m ore industry. Y et somehow, 
from ' this business P residen t sitting  
at his desk, there has come an impulse 
and a sustained force which have 
made the legislation tha t looked im 
possible two m onths ago seem to-day 
alm ost w ithin sight.

Such effects come by cause, yet it 
may not be easy to  analyze the cause 
T he w ork which Presiden t W ilson 
has done ranks him am ong the skilful 
politicians, in the high sense of that 
term , and we are always try ing  to get 
at the sources of a politician’s power. 
But we can seldom put the finger on 
them . Gladstone said th a t the suc
cessful politician was the hardest of 
all men to understand ; he him self had 
studied many, bu t was no t sure that 
he had really com prehended m ore 
than  one or two. I t  would be folly 
to a ttem pt as ye t anything like a 
com plete account of the ways in which 
P residen t W ilson works his will. I t 
is evident, however, th a t he is a firm 
believer in the light which comes from  
the strik ing  of m ind on mind. H e 
has the historic E nglish  conception 
of tak ing counsel as a m eans of a r 
riving, first at wisdom, and then at 
action. No discussion seems to him 
properly  ended which does no t close 
with the w ords: “Now, le t’s to  busi
ness.” And he m ust also have a fine 
instinct for the h igher stra teg ies of 
public affairs, know ing w hen to  strike 
and when to bide his tim e; and withal 
a ju st idea of the value of steady 
pounding on one idea. W hatever his 
secret—and we can only guess a t it— 
the fact rem ains tha t in the deftest 
yet m ost unpreten tious m anner P re s
ident W ilson has thus far m ore pow 
erfully shaped m ore im portan t legis
lation than  any executive of our time.

W IL SO N A D E .
T his is the new W hite H ouse drink, 

the favorite w ith P residen t W ilson, 
and is said to  have left grape juice 
quite behind. I t  is easily made, pure 
w ater and orange juice, w ith a dash 
of pow dered sugar if desired. T h is 
is m ade fresh every m orning and is 
m ost refreshing.

T he fact m eans m ore than  a little  
to you if your line of goods include? 
fruits. T he o range is so delicious and 
cooling th a t you can conscientiously 
press it to  the u tm ost lim it. T he 
acid taste  has a tendency to  quench 
th irst w ithout at the same tim e tem pt
ing to an excess of drinking water. 
S trange w ater not only excites th irs t

as a rule, but it may positively dis
agree w ith the drinker. T h is is one 
of the argum ents used by the beer 
drinker and with some of the city 
w ater which is offered it m ust be ad
m itted th a t this comes about as near
ly being a legitim ate excuse for in
dulging in som ething else as can be 
offered. T he orange juice, to a cer
tain extent, counteracts these evils.

Make a specialty of the drink in its 
prime. Get some of your best oranges 
in the windows and see w hat an a t
tractive picture they present. A r
range them  in le tte rs  to spell out the 
new drink; build them  into a pyram id; 
fill a decorated bowl or basket with 
the golden fru it; m ake a collection 
of orange wood decorations, a piece 
of the natural wood decorated with 
hand painted blossom s or fruit, paper 
knife or visiting cards cut from  the 
wood—anything to call atten tion  to 
the fruit. If you serve ice cream 
cones or any of the soft drinks, be 
sure to add this and see th a t it is 
made of pure w ater and the best of 
fru it and kept deliciously cool. Im 
press upon your people the fact that 
it is so easily made. T hey will w ant 
it when they come down tow n and 
surely when they get home.

T H E  W E E K L Y  H A L F H O LID A Y .
E very  innovation m eets w ith  m ore 

or less of criticism , and the plan of 
giving a half holiday each week dur
ing the m onths of July and A ugust 
is sure to m eet with its share. W hile 
there are drawbacks, there are advan
tages in the plan; but uniform ity is a 
desired elem ent at all tim es in its 
success. T he professional kicker— 
the man who w ants to do some other 
way and does do it—not only makes 
trouble for him self bu t for all with 
whom he comes in contact.

The th ing  is w orking out in one 
city of our acquaintance in a peculiar 
way ju st because of this. A t the be
ginning of the season the city fathers 
asked the prom inent business men to 
close at noon every T hursday, and the 
request was in the m ajority  of cases 
cheerfully granted. A few, however, 
looked with longing eye upon the dol
lars they w ere losing through the rule 
I t  chanced th a t the half-holiday did 
not conincide w ith that of the law yers 
and bankers, who claim ed Saturday 
afternoon, through a well established 
custom. F arm ers who came to m ar
ket openly declared that they  were 
not trea ted  justly ; that the tow n evi
dently  did not w ant and certainly did 
not deserve the country trade in thus 
com pelling them  to scatter their work.

T hen came a dry goods store  with 
the change for T hursday  to  F riday 
for a half holiday, and it seem ed that 
chaos reigned. W as the transfer to 
accom m odate those who found it im 
possible to  come the day previous or 
was it a selfish move to have a m ono
poly on the day when the rem ainder 
w ere playing? In  either case it but 
serves to increase confusion and to 
add to the inconveniences of the play 
day. U niform ity  is a very good rule 
to adhere to. T here are individual- 
isms in which we may take a pardon
able pride, but when a general plan 
has been adopted the safest way is to  
get and keep in line.
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T H E  R U L E  OF T H E  MOB.
H um an governm ent is in danger of 

tw o so rts of tyranny. O ne is the 
ty ranny  of a m onarch, a despot who 
seizes the reins of pow er and rules a 
country according to his w ill; the 
o ther is the rule of a mob, cunningly 
led by political dem agogues and trade 
union g rafters and sluggers, w ho dis
card the re s tra in t of the laws and use 
the popular will to  carry  out their 
own desires and prom ote their own 
political and personal in terests.

T he ty ranny  of a despot is bad 
enough, but the ty ranny  of a mob led 
by unscrupulous dem agogues is in
finitely w orse, since there is no re 
sponsibility, either to  conscience or 
to  law.

T he m an in Greek h isto ry  con
dem ned to death by the inebriated 
m onarch appealed from  the judgm ent 
of “Philip drunk to  Philip sober,” got 
a respite and a hearing  from  the king 
when he was in a sober and serious 
mood, and saved his life; but would 
no t any appeal to the bloody dem a
gogues th a t sent thousands of the peo
ple of France to  the guillotine have 
been prom ptly  vetoed by the mob that 
daily flocked to  the place of execu
tion to enjoy the spectacle of the be
heading of men and w om en? T here 
was m ore brutal and beastly  despot
ism under one year of the “T e rro r” 
than under the whole of the F irs t and 
Second Em pires.

It was to avoid the evils and abuses 
of ancient tyrann ies—of the tyranny 
of m onarchy as well as of the tyranny 
of dem ocracy—th a t our constitu tional 
dem ocracy w as established and tha t 
an independent judiciary was provid
ed, w ith judges holding their office 
during good behavior and rem ovable 
only for sufficient cause and after 
hearing  and adjudication. F o r over 
100 years of our constitu tional dem oc
racy established under a system  of 
express w ritten  checks and lim itations 
upon the sovereign pow er has stood 
the test of all the tr ia ls  which have 
had the effect fully to  te s t its effi
ciency, its stability, its pow ers of e las
ticity, its effectiveness in the p ro tec
tion of the p roperty  and liberty  of 
its citizens and its ability to  m eet and 
adapt itself to new conditions.

T he question which confronts us 
is: Shall our governm ent rem ain a 
governm ent of laws o j shall it become 
m erely a governm ent of men? Shall 
it rem ain a self-limited, constitu tional 
dem ocracy, a governm ent of checks 
and lim itations necessary to  ensure 
consistency, equality and stability , or 
shall it and the liberty  and property  
of those living under it be subject at 
any tim e and directly  to  the u n re 
strained and unlim ited whim s, pas
sions and caprice of tem porary  m a
jo rities? T his d istinction betw een a 
governm ent w here the law is suprem e 
and one w here the will of the peo
ple is directly  suprem e, a governm ent 
of law s as against a governm ent of 
men, is one which has been m ade by 
every au thority  upon the science of 
governm ent from  the tim e of A ris
to tle to  the p resen t date.

To-day, the quack and the dem a
gogue are ram pant—to the ex ten t th a t 
the old, discredited theories and cus
tom s, relics of antiquity, are urged to

replace the teachings of the fathers 
of our republic.

If  a judge does a w rong in render
ing a decision there is, first of all, an 
appeal to  a h igher court, and the 
judge him self is subject to  im peach
m ent. But if the decision of a court 
can be annulled by a popular vote, 
then  no judicial decision can have any 
authorita tive force and no perm anence, 
because it can always be undone by 
a popular ballot.

A judicial tribunal is a concrete ex
pression of the sanctity  and authority  
of the law under the guardianship of 
the C onstitution. If  th a t can be set 
aside by a popular outcry, then  the 
governm ent has fallen in to  the hands 
of the mob.

T he supervising tea exam iner for 
the G overnm ent rep o rts  th a t since a 
ban was put on coloring m atter, the 
standard  of quality in the tea now 
reaching the U nited  S tates is much 
higher. P u rer tea  is im ported as the 
result of the treasu ry  departm ent’s 
enforcem ent of the law against im 
portation  of colored teas, and only a 
little  m ore than 1 per cent, of the to 
tal im portations for the fiscal year of 
1913, ended June 30, was refused ad
m ission to this country. Fore ign  tea 
men have m ade g reat p rogress in the 
elim ination of artificial coloring m at
te r  from  their teas, according to Sec
re tary  McAdoo, in try ing  to m eet the 
standard  of purity  established by the 
U nited States.

T oo m any persons m ake the m is
take, when taking a vacation, of w or
rying about w hat is happening while 
they are away o r of “talk ing  shop 
instead of fo rgetting  their occupa
tions o r business as m uch as possible. 
Several fam ous singers, com posers 
and conductors of o rchestras are 
spending a holiday at M ontacatini in 
Ita ly  and they are doing it in the 
righ t way. T hey  are constantly  to 
gether, bu t any reference to music or 
the theater is punished by expulsion. 
T hey  think and talk about o ther 
th ings and when their holiday is over 
they will be rested and feel glad to 
get back to their m usical pursuits. A 
com plete change is the best kind of 
rest.

T he D epartm en t of A griculture is 
sending out w arnings from  W ashing
ton against the po ta to  tuber m oth, 
which is w orking havoc in m any parts 
of the country, especially in Califor
nia and T exas. T hrough  shipm ents 
of early po tatoes the pest is being 
spread broadcast th roughout the 
U nited S tates and potato  grow ers are 
asked to exam ine carefully the tubers 
they dig and destroy every potato  
and vine th a t show the slightest sign 
of the m oth. Fum igation with carbon 
bisulphid is recom m ended.

The D epartm ent of A griculture 
w arns tru stin g  housewives th a t m any 
of the anti-m oth com pounds on the 
m arket are w orthless. F o r the infor
m ation of the public, 10,000 copies of 
judgm ents against unscrupulous m anu
factu rers are to  be printed, to  let the 
housewives know  they should be on 
the guard and w atch the clothing 
packed away in anti-m oth  compounds.

T H E  D U A L  PRICE.
A regular pa tron  of a certain  g ro 

cery was charged ten  cents m ore a 
pound for a staple article by the jun 
ior partner, w ith  the assertion  th a t 
there had been a rise in the m arket.
On re tu rn ing  for the next supply he 
chanced to trade with the senior 
m em ber, w ho figured it at the old 
price. N aturally , he chose to  trade 
with him thereafter, feeling not only 
th a t he was ahead in change, bu t th a t 
the o ther m an had no t used him fairly.

But one day the old gentlem an was 
busy and referred  him to the young 
man. W hen the la tte r quoted the 
price, his p artner a t once corrected 
him. T hen came an anim ated discus
sion, the young m an affirming th a t 
the price had risen some two m onths 
before, as was plainly m arked on the 
box, while the older one disclaimed 
all know ledge of the fact. The 
young m an won in the argum ent and 
was probably correct; but how much 
easier it would have been to  have an 
understand ing  about any change in 
prices.

In  th is case the patron  censured an 
innocent party. H e m ight easily have 
transferred  his patronage elsew here in 
the honest belief th a t one m em ber of 
the firm w as try ing  to victim ize him. 
But he stuck, out of regard  for his 
partner. And this partn er w as in the 
w rong because he was a bit slow. 
Failings are com m on to us all. The 
young  fellow who noticed the rise 
in m arket was certainly very unob
serving not to know in an association 
of some years th a t there was a w eak
ness there in his associate. H ow  easy 
when a change, especially w here 
there had been no variation for many 
m onths, to  call atten tion  to the fact. 
W hen  tw o persons tell different s to r 
ies about the same thing, the just 
judge usually places guilt somewhere. 
T he dual price in the same estab lish
m ent will certainly “queer” the house 
in the eyes of a th inking com m unity. 
Keep posted thoroughly  in the fluc
tuations of trade and by all m eans 
hang  together in your business.

C O N V E N IE N C E S B E Y O N D .
T here are a thousand and one things 

little and big which som e of your 
people would like to  know about. 
Some of them  they m ay not know are 
in existence and m any m ore they do 
not appreciate the value of, or do 
now know how cheap they are. They 
ask no questions because of their total 
ignorance on the subject. Y et they 
will thank you in the end if you will 
but in some wayr dispel th is ignor
ance; get them  into the idea of ask
ing questions and of buying. T hey 
w ant the best to be obtained. And 
when you once convince them  that a 
certain  article is w orth  the tria l they 
are quick to do their part.

M any of your ru ral patrons have 
not ord inary  bathroom  conveniences. 
I t m ay surprise you, but it is never
theless a fact. T hey  have no w ater 
supply, their house was built long be
fore such th ings were thought of or 
so-and-so tried  the elevated tank  and 
it was no t satisfactory. T hey  do not 
even stop to th ink  of the little  com 
fo rts which a very much sm aller out
lay will insure. T he individual foot

bath  in each room  is a poor substitute 
fo r the fully equipped bathroom , yet 
it is very much ahead of the average 
facilities in rural com m unities. N ot 
th a t the people do not w ant to be 
clean; not th a t they are too saving 
of the pennies; the thing simply has 
no t been presented.

Get a few small galvanized or even 
tin foot baths and place them  in a 
prom inent position. W hen a question 
is asked, answ er in detail about the 
com fort to be derived by those w ith
out the m ore com plete equipm ent for 
a very necessary service. T he use
fulness of the article will appeal to 
the sm allest purse and a trial will 
usually bring o rders for each m em ber 
of the family. T h is is but a single, 
illustration. You can think of many 
if you will. S tudy out w hat you 
would w ant if in the place of the 
o ther man. P lan for him some of the 
little th ings beyond, and he will give 
proof of ihs appreciation by his p a t
ronage.

The S tate R ailroad Commission of 
California has abolished every rate of 
an express company, to become effec
tive O ctober 1, when m ore than 3,000,- 
000 new rates will go into effect. The 
cut am ounts to $750,000 from present 
annual revenues. The express com 
pany is ordered to operate six m onths 
on the Com m ission’s rates, which arc, 
on the average, 15 per cent, below  
those thereto fore exacted, and then 
subm it a sta tem ent of its earnings. 
A t present the com pany makes a net 
yearly  profit of 136 per cent, on its 
investm ent, so it will be seen that 
the cut will not drive it into bank
ruptcy.

B otanists in the D epartm ent of 
A griculture have discovered 125 en
tirely' new species of p lants while 
m aking a study of grazing  lands in 
the N ational forests. The men who 
have made the studies are practical 
stockm en and trained botanists, and 
their w ork is to determ ine the graz
ing value of every' acre of N ational 
forest land and to decide for which 
class of stock— sheep, cattle or goats 
—the range is best suited. Many 
areas have been found with flourishing 
plants which apparently  should fu r
nish excellent grazing, but were not 
of a character relished by stock.

If you had a ten-year-old boy and 
he stopped grow ing, you would not 
be congratu lating  yourself th a t he 
was holding his own, would you? 
I t ’s the same w ith a business that 
stops growing.

T he advertisem ent th a t gets the 
business is the one that is well bal
anced, the one tha t has a good head
ing to a ttrac t a tten tion  and som e
th ing  below to hold the attention.

In  their anxiety to keep the w in
dows of the store  clean and a ttrac 
tive some dealers are fo rgetting  that 
the rest of the store needs also to 
be kept spick and span.

An optim ist is a m an who can go 
home at n ight and make lem onade 
out of the rinds on the lem ons tha t 
have been handed him during the 
day.
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Success on the P a r t of the H ostess. 
W ritte n  fo r th e  T rad esm an .

A form er article trea ted  of the 
knack of being an agreeable guest. In 
one im portant respect a good visit is 
like a quarrel—it takes tw o to  make 
it. No m atter how well intentioned. 
how adaptable, how appreciative, how 
charm ing in m anner and personality  
the guest may be, the hostess also 
m ust act well her part or the visit 
will lie a failure.

A ct well her p art—using the w old  
act in this connection is a slip of the 
pen, which would best be corrected 
at once. Do her part, or perform  her 
part, expresses the idea m ore accu
rately. F o r of all things, acting, pu t
ting on airs, assum ing a role tha t ¿s 
not rightfully  her own, is som ething 
the successful hostess does not do.

T he discerning guest can not help 
but see through all shams. T he house 
tha t is cleaned up and put in order 
only when guests are expected, the 
politeness th a t is assum ed just for 
com pany, the luxuries on the table or 
in the way of entertainm ent that are 
unheard of when the family is alone 
—all such m ake-believes soon are 
given dead away and the squalid ac
tual in all its ugliness is seen and 
known.

T he good hostess is first of all her 
honest genuine self—not a creature of 
affectations and artificialities with 
m anners and conversation rem inding 
one of the woman characters depict
ed in the cruder kinds of fiction.

Since the family life, orderly  or 
confused, refined or vulgar, in te rest
ing or com m onplace, is bound to  show 
up for exactly w hat it is, to be a g o o l 
hostess a wom an m ust be really m is
tress in her own home, she m ust 
have her whole household situation 
well in hand. T his is true of form al 
receiving and no less applicable to 
the quiet entertainm ent of the in ti
m ate friend on a few days visit, which 
is m ore what we have in mind in this 
article. If  the life in the home s 
w hat it should be all the time, there 
will be no hum iliating disclosures 
when guests are present.

Som etim es the com ing of a guest 
seems to make visible the everyday 
course of affairs, like throw ing a pic
ture  on a screen. The em barrassed 
hostess declares th a t she can no t see 
w hat has gotten  into the children— 
they never acted so before. She can 
no t understand why ju st to-day the 
maid has the tan trum s and “sasses 
back” on the slightest provocation, 
nor why the house happens to be at 
sixes and sevens. As to her husband’s 
profane rage because the suspenders 
he is w anting have been m islaid or 
a collar button  is lost—she avers that

she never knew such a th ing  to  oc
cur before—‘’John is usually a perfect 
gentlem an.”

In  reality  the children, being under 
no train ing  nor discipline, are im per
tinent and disobedient during all their 
waking hours; the maid is uppish 
w henever her slightest wish is cross
ed; the house is com m only in dis
o rder; and as to John, the little  wife
ly reproofs and suggestions tha t would 
have tranquillized his irritab ility  and 
rubbed down his disagreeable p ecu 
liarities, which m ight have been ap
plied so gently and tactfully  th a t the 
good man never would have known 
w hat was going on—alas! in his case 
they never have been applied at all. 
and every one about suffers in con
sequence. All these things being as 
they are is so much an everyday m at
te r  th a t ordinarily  the wife and m oth
er does not notice them . I t  is only 
when some guest is p resen t and she 
begins to speculate on how these ir
regularities will im press the vistor, 
tha t her own observation is aw aken
ed to  activity.

Children do no t become obedient, 
nor servants respectful, nor a house 
neat and well kept, nor a husband d e 
pendably affable, w ith the ringing of 
the doorbell. The only way to  dis
play good m anners is to m ake cour
tesy the constan t custom  of the hom e 
w hether or not visitors are preset t 
The righ t sta te of th ings should be 
m aintained, not so much for the bene
fit of the stranger who occasionally 
may lodge within the gates as for the 
good of the family who stay there 
all the time.

The wise woman, while always hos
pitable and friendly to her own and 
her husband’s friends, does no t try  to 
entertain  m ore than her streng th  and 
her pocket book easily will allow— 
she does no t make a slave of herself 
for com pany. N either does she a t
tem pt w hat is too elaborate or too 
expensive..

But if in com fortable circum stances 
she is glad to cultivate the grace of 
hospitality , for she know s tha t the 
frequent presence of v istors plays an 
indispensable part in m aking home 
life attractive and in tra in ing  children 
in self-possession and in ease and e le 
gance of m anner.

P aren ts should look well to the 
kind of persons they en tertain  as 
guests. As to the m an or wom an 
whose society you cultivate and whom 
you honor with frequent invitations— 
be sure th a t sharp-eyed youngsters 
will regard these overtures as a tacit 
endorsem ent of character and behav
ior. T here is no b e tte r way to teach 
honor and nobility than  to have as 
v isitors in the home men and women

who em body noble and adm irable 
tra its ; no surer way to annul all good 
effect of carefully inculcated precepts 
than  to  have often at the family board 
persons of loose m orals combined 
w ith charm ing m anners.

T he righ t kind of guest does much 
for a hom e; bu t of course the hostess 
has m ost in m ind the good tim e she 
can give her visitor. She will not 
cloud the sho rt days of her friend 's 
stay by pouring into her sym pathetic 
ears the tale of her own tria ls and 
troubles. She will keep all the family 
skeletons securely locked in their 
closets.

W hile the guest m ust adapt him 
self o r herself to the ways of the 
household, the special en tertainm ent 
th a t is provided m ay often be skill
fully adapted to the likings of the 
guest. H ere a know ledge of hum an 
nature and close observation of in
dividual tra its  and characteristics on 
the part of the hostess, come into 
play. Do not take A unt Polly Sim p
kins, whose only opportunity  for cul
ture was a distric t school and whose' 
m ind is engrossed with such practical 
m atters as keeping pickles firm and 
m aking hens lay, to a lecture on the 
fourth, fifth and sixth dim ensions. Do 
not ask your intellectual cousin to 
accom pany you to a frivolous vaude
ville.

T here are a few th ings tha t are un i
versally liked, such as good music, 
b righ t talk, tastefully  appointed rooms, 
simple gam es, and, of course, good 
cooking. T hese m ay be term ed the 
staples of entertainm ent. A clever

hostess should be able to  furnish 
these w ithout g rea t effort and they 
are often far m ore keenly enjoyed 
than m ore laboriously devised am use
m ent. As to cooking, the overloaded 
table th a t was considered necessary 
forty  years ago to show fitting honor 
to a guest, is no longer in good form. 
T he elaborate m enu has been re legat
ed to  the form al d inner o r banquet.
I t  has no place in the inform al en te r
tainm ent of old fam ily friends. A 
few w holesom e dishes daintily p re
pared are m ore appropriate than a 
feast. O f course there  m ust be 
enough th a t is substantial to satisfy 
the inner man, but a g rea t variety  is 
out of place.

A fter all it is the atm osphere of 
the hom e th a t has m ost to do with 
m aking a visit enjoyable to the guest. 
T he feeling of the house m ay cheer 
and enliven or it may chill and de
press. “ B etter is a d inner of herbs 
where love is, than  a stalled ox and 
hatred  therew ith ,” says the Good 
Book. E xpensively decorated room s 
and a m any-course dinner are a ho r
ro r to think of it the hostess is agi
ta ted  and overw rought, w ith nerves 
and tem per all to evidently stretched 
to the breaking poin t; while a simple 
lunch with a glass of cold w ater, 
served with a hearty  welcom e and a 
spirit of good cheer, will m ake a green 
spot in the m em ory for m onths and 
years to  come. Quillo.

I t m ay be some satisfaction to a 
clerk to  tell a custom er w hat he 
thinks of him, bu t it is any th ing  but 
a satisfaction to  the boss.

Stewarts
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SAMPLES AND PRICES ON REQUEST FROM 
YOUR OWN JOBBER

PRATT & FARMER CO.
48-50-52 East 21 St. N E W  YO RK
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Manufacturing Matters.
M ancelona—A represen tative of the 

m anufacturer rem oved the flouring 
m achine out of the M ancelona milling 
Co.’s plant last T hursday  on an un
paid claim of about $1,400, and ship
ped it away. T h is probably m eans 
the finish of the local flouring mill.

D etro it—T he D etro it Saw & Tool- 
W orks has been m erged into a stock 
com pany under the style of the D e
tro it Saw & T ool Co., with an au
thorized capital stock of $15,000, of 
which $7,500 has been subscribed, 
$937.31 being paid in in cash and 
$6,562.69 in property.

D etro it—T he W etm ore-Q uinn Co. 
has been organized to deal, at w hole
sale and retail, in autom obiles, their 
p arts and accessories and to do a 
general garage business, w ith an au
thorized capital stock of $50,000, of 
which $30,000 has been subscribed and 
$15,000 paid in in cash.

D etro it—T he M ichigan F oundry  & 
Supply Co. has been organized to 
m anufacture and sell a t wholesale 
and retail, all articles which can be 
m anufactured from  iron, steel, brass 
o r copper, w ith an authorized capital 
stock of $2,000, of which $1,750 has 
been subscribed and $650 paid in in 
cash.

H am tram ck—T he V anguard M anu
facturing  Co. has been organized to 
m anufacture and deal in autom obile 
engines, their p arts and accessories 
and fly screens, with an authorized 
capital stock of $100,000, of which 
$85,000 has been subscribed, $15,000 
being paid in. in cash and $70,000 in 
p roperty .

B attle  Creek—T he T ay lo r Candy 
Co. has been organized to  continue 
the business form erly conducted by 
the T ay lor Bros. Co., the cred ito rs of 
the la tte r  having accepted bonds to 
the am ount of $90,000 in lieu of this 
claim. T he d irecto rs of this com pany 
are as follow s: Jam es G. Redner, of 
the firm of R edner & C ortw right, 
B attle Creek; Charles J. H iggins, 
banker, D e tro it; R obert E. S tabler, of 
the K alam azoo Paper Box Co., K ala
m azoo; W . E. Taylor, W . A. T ay lor 
and D. M. T aylor, of B attle Creek.

D etro it—R. A. C arm ichael & Co., 
m anufacturing  chem ists a t 20-24 
W oodbridge stree t E ast, will increase 
their capital stock from  $50,000 to 
$150,000 to perm it the enlargem ent of 
the p lant and increase the output, the 
$100,000 in new stock now being on 
the m arket. A bout 100 of the la rg 
est departm ent sto res in the country 
will be con tracted  with to  carry  the 
firm’s line of to ile t articles and rem 
edies which are in general use. T hese 
products will be m ade up especially 
for the clientele thus established.

Ionia—An acknow ledgm ent of the 
business im portance of Ionia is shown 
by the establishm ent here of a special 
delivery by the N ational Biscuit Co. 
The com pany will have its own deliv 
ery w agon here and deliver to deal
ers one day each week its products 
free of charge. T his accom m odation 
has been brough t about by Mr. B a rn 
hart, represen tative of the compan 
for this te rrito ry  w ith headquarters at 
G rand Rapids. By rules of the com 
pany this service is extended to tow ns 
of 10,000 population or m ore, w here

the trade justifies it. Some tow ns of 
th a t size do not have it, and Ion ia  is 
the first tow n of less than  10,000 to 
obtain it.

Shelby—Samuel W . W ebber, of the 
firm of Churchill & W ebber, died at 
his hom e in Lyons from  B rights dis
ease. H e was a m an of ro b u st ap
pearance and had only been sick a 
sho rt time. H e was a son of S. W . 
W ebber, w ho w ith the late Judge W . 
H. Churchill and D. C. O akes founded 
the Shelby Bank in 1883. T he elder 
W ebber visited Shelby at frequent in
tervals but the son, w ho succeeded 
to his in terests only came a t rare  in
tervals and his p a rt in the m anage
m ent of the Bank w as no t nominal. 
T he death of Mr. W ebber will in no 
way affect the affairs of the Bank. C. 
L. Churchill, w ho has been, since the 
death of his father, chief ow ner and 
active m anager will now probably 
take over the in terests of the W eb 
ber estate.

Saginaw— Plans have been com 
pleted for the new plan t of the A m er
ican Cash R egister Go., which will 
rem ove its headquarters from  Colum 
bus to this city. The building will be 
101 feet wide and 400 feet long, and 
one sto ry  in height, giving about 
40,000 square feet of floor space. It 
will be of saw too th  brick construc
tion. T here will be an addition for 
the furnaces and boiler room s, while 
offices will be provided for tem pora
rily in the factory  w ith the intention 
of constructing  a separate office build
ing later. W ork  is to  com m ence at 
once and will be finished by N ovem ber 
15. W ork will be carried on in such

a way as to  com plete parts of the 
factory  at a tim e so it will be possible 
to s ta rt m oving m achinery here from  
the presen t p lan t at Columbus by the 
la tte r part of Septem ber.

Don’t Plunge in Ginseng.
W ashington, Aug. 10—Ginseng, for 

which practically the only m arket is 
China, w here it is valued as a medical 
drug, has been shipped from  the U n it
ed S tates to the O rient at the rate of 
about 150,000 pounds, valued at m ore 
than  $1,000,000, a year during the past 
ten years, according to a report just 
issued by the D epartm ent of A gri
culture. On account of the limited 
m arket and the fact that 700 acres, 
this area allow ing for the seven years 
required for m aturity  of the root, 
would raise all that is needed, Dr. 
W alter V an F leet, of D epartm ent’s 
drug-plant investigation division, ad
vises against “p lunging” in ginseng.

“G inseng,” he said, “offers a ttractive 
possibilities to patient cultivators, who 
are in sym pathy with lim itations of 
grow th and the slow developm ent of 
w oodland p lants in general, and who 
are w illing to make a m aterial outlay 
with only scanty re tu rns in view for 
several years.”

The am ount exported last year was 
155,000 pounds, valued at $7.20 a 
pound. Before the wild forest supply 
of the plant dim inished so largely, it 
b rought only 40 cents a pound. The 
native cultivation began only about 
fifteen years ago.

If you make a m istake when hon
estly try ing  to  do right, forget it.

Cost $50,000 to produce=Sel!s for $10
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BUTTER, EGGS and PROVISIONS
/  =.

Michlgan Poultry, B utter and Egg Asso
ciation.

P res id en t—B. L. H ow es, D etro it. 
V ice -P res id e n t—H . L. W illiam s. H owell. 
S ec re ta ry  and  T re asu re r—J. E . w a g 

goner, M ason. _  .  , ___
E xecu tiv e  C om m ittee—F. A. Johnson , 

D e tro it; E . J . I.ee, M idland; D. A. B en t-  
lev, S aginaw .

Grades of Poultry in the W holesale 
Market.

T here are m ore chickens and fowl 
sold than any o ther kind of poultry, 
which is but natural on account of the 
quantity  raised. Of the fowl quoted 
there are only twelve or fifteen var
ieties. T he reason is that, though a 
chicken has m any different sizes and 
qualities, a fowl is a fowl everyw here 
as far as quality  goes, the only p rac
tical difference being in the size. A 
fowl is tough and there is only one 
degree of toughness.

An E astern  fowl m ay sell for a 
little  m ore than  a W estern  fowl, but 
this is not usually the case, for, as T 
have said, a fowl is tough w hether it 
comes from  the W est , or from  the 
E ast. The difference in fowl is in the 
size. Four w eights are standard;

60 pounds and over to the dozen,
48 to 55 pounds to the dozen,
36 to 43 pounds to  the dozen,
U nder 56 pounds to  the dozen.
T his m akes the g rading of single 

birds five pounds and over, four to 
four and a half pounds, three to three 
and a half pounds, and under three 
pounds. T he difference in prices be- 
tw een these grades is from  a cent 
to tw o cents, according to m arket 
conditions. F or instance, the top 
grade was selling recently  at 18l/z  
cents a pound, the next grade at the 
same price, the three-to-three-and-a- 
half pounders at 17*4 cents, and the 
sm allest did not average over 16 cents.

B arrel-packed fowl were w orth  just 
about a cent less per pound than box- 
packed. T he reason is the same as in 
the case of chickens; the grading in 
box-packed is closer and the quality 
and size run m ore evenly. T here is a 
good deal in the fact that when a m an 
buys a barrel of fowl he expects to 
pay a little  less than  he would have 
to pay for boxed fowl. If he intends 
to  freeze barreled fowl they m ust all 
be repacked, w hereas boxed fowl can 
go into the freezer just as they are 
received. U nder barrel packings we 
have eight or ten quotations.

Four-pound fowl, average best, dry- 
packed, were selling at 17*4c, the last 
of June, while fowl under three and 
a half pounds ranged from  16 to 16y2 cents. Southern fowl seldom sell 
over the poor W estern  grade, for 
quality is not usually good. They 
are small and the bones are m ore 
plentiful than the meat. O hio and 
M ichigan scalded fowl, the largest,

are w orth  about a cent less than  o ther 
W estern  dry-picked, and if they are 
ice-packed the price drops off even 
more. T he poorest fowl, fam iliarly 
called “culls,” w ere a good sale at 
10 cents.

T here  is one kind of poultry  on 
which we have but one quotation— 
old roosters or as they are known 
on the m arket, “ O. C.’s.” No m atter 
w here old cocks come from they are 
all the same and sell at the same 
price, ranging from  13 to 12J4 cent 
for the period in question. T he de
m and is lim ited for cocks, m any going 
to hotels and restau ran ts to be used 
in m aking soup. T he next tim e you 
eat at a hotel and find a piece of m eat 
in your chicken soup you can w ager 
ten to one th a t it is from  a form er 
m onarch of a country  barnyard.

T here are from  five to ten different 
grades of ducks, according to  the time 
of the year. T he best is the L ong 
Island duck, but after Septem ber there 
are none of these birds, freshly kill
ed, on the m arket. H ow ever, great 
quantities of these ducks are put in 
cold storage during the sum m er sea
son of production so that we have 
L ong  Island ducklings the year round. 
New Jersey  and Pennsylvania p ro
duce ducks that are alm ost as good 
as those of L ong Island and sell for 
about half a cent less.

T he holiday m arkets b ring  in the 
W estern  spring  ducks, the best of 
which are those from  W isconsin, 
which are stall-fed, and during the 
holidays they  are w orth  1J4 cent a 
pound m ore than  any o ther W estern  
ducks, for they  are large and 
fancy. Of the o ther W estern  ducks 
there are th ree  grades: large 
and plump, average best, and inferior. 
The largest run a little  over five 
pounds, the sm allest we will say n o th 
ing about. I saw some on the C hrist
mas m arket sold for 8 cents a pound 
—ducks th a t w ere m eant for fertilizer, 
not for food. T he first grade sold 
at that tim e at 17 cent, the second at 
15, and for the poorest any price is 
good from  8 to 12 cents.

W ith  ducks we always associate 
geese. All over the country  M ary
land geese are famous. T hey are large 
and fat and very soft-m eated. T he 
quality is the finest. But again from 
W isconsin we have a stall-fed goose, 
on a par w ith th a t S ta te’s stall-fed 
duck and very nearly  as good as a 
M aryland goose. In  fact, on the p res
ent m arket there is no t much differ
ence as far as price goes, and it is 
the price th a t counts. O n the o ther 
W estern  geese we have th ree quota
tions: fancy dry-packed, choice ice- 
packed, and inferior, selling a t 15, 12 
and 10 cents respectively. O ne will

BUY S E E D S  N O W  FOR F A L L  S E E D I N G
Can fill orders

CLO VER A N D  TIM O T H Y
RED TOP. ORCHARD GRASS. BLUE GRASS. SEEDS. CALL OR WRITE.

Both Phones 1217 MOSELEY BROTHERS Grand Rapids, Mich.
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alw ays find th a t ice-packed poultry  
early  in the w inter sells very slowly, 
and the price on th a t account is con
siderably less. Of course th rough  the 
sum m er all poultry  is ice-packed and 
there are no dry-packed quotations.

Turkeys, nex t to  chickens, have the 
g rea test num ber of grades. D uring 
the holiday m arkets there are from 
tw enty  to  twenty-five quotations give** 
on turkeys. A t T hanksgiving the 
best grade is probably the fancy New 
Y ork S tate  turkey. H e has had a 
be tte r chance to fatten  than  his South
ern com petitor because of the cold 
w eather. T his is disputed by m any 
com m ission m erchants, especially 
those who do no t receive any S tate 
turkeys. But the M aryland and D ela
w are and New Jersey  tu rkeys are 
given the preference at all times. 
T here  is no question here about qual
ity ; they are fine.

N ext come V irginia turkeys of good 
quality and size, selling at the same 
price as those of fair grade from  
D elaware. Rhode Island  produces a 
good turkey, but few are seen on the 
New Y ork m arket. W estern  turkeys 
packed in sm all boxes are w orth  fully 
one cent m ore than  any o ther W est
ern variety. B arrel and dry-packed, 
selected turkeys, dry-picked, often 
sell a t around 20 cents, while scalded 
turkeys are 2 cents less. Tennessee 
and K entucky dry-packed turkeys are 
classed together. T he quality is only 
fair and the price correspondingly 
lower. F rom  T exas com es the low est- 
priced spring  turkey bn the m arket. 
T he price is 2 cents low er than  old 
hens and tom s.

Ju s t a casual glance a t the frozen 
poultry  quotations show us th a t there 
is a big increase in price over tha t 
figure a t which they  w ere stored. 
Fancy young tom  turkeys w ere selling 
the la tte r p art of June a t 27 cents, 
corn-fed tw o pound bro ilers at 25 
cents, corn-fed roaste rs  a t 20 cents, 
and fryers at 18 cents. F rozen capons 
W estern  sell a t 26 cents.

T hus we have the entire m arket 
classification of poultry . I t  is com 
plicated, but it show s ju st w hat the 
m arket dem ands, and w hat sections 
of the country  produce the best of 
the different varieties. I w ant the 
reader to bear in mind, how ever, th a t 
the prices I have quoted are no t set 
or standard . T he m arket fluctates 
every day; it is as uncertain  as the 
w eather. W eather, supply, demand, 
speculation, rum ors and m any other 
th ings take a hand in regu lating  the 
m arket. Lee Edw ards.

Ice Shortage for the Retail Butcher.
T he presen t sum m er has been n o t

able in the m eat trade  because of the 
high price of ice. A rem arkably mild 
w inter gave a sho rt crop to  the har
vesters and, while the artificial ice 
m anufacturers have been w orking
their p lants to full capacity, they 
hardly possess the facilities to make 
up the shortage in the natural supply. 
T h is increased price has naturally  
caused a good deal of suffering on 
the p art of retail butcher, the larger 
ice bill in some cases digging deep 
in to  his profits and leaving him with 
a whole sum m er w ithout a cent to 
show for it.

R efrigera tion  of some so rt is an 
absolute necessity  to the m an who 
handles perishable goods, as does the 
butcher. H e is entirely  dependent on 
a constant supply of refrigerating  
m aterials in o rder to run his m arket 
on a successful basis, yet the aver
age bu tcher takes no particular ac
count of this, so long as the ice man 
comes around to his m arket every 
m orning and delivers him a supply 
at a fairly reasonable price. W hen 
a shortage comes and the price soars, 
instead of looking for a substitu te  he 
grudgingly pays w hat is asked, be
cause he has to, and takes it out of 
the ice man with com plaints and 
kicks. T h a t individual, though as un 
popular as the coal man, has no m ore 
to do with the price of ice than  the 
butcher himself.

T he p resen t price of ice to the large 
consum ers, including the butcher, 
ranges about $6 per ton, in com pari
son to the norm al figure of $3.50, 
which was paid earlier in the spring. 
T his figure by no m anner of means 
can be considered constant, as the 
supply in the ice houses is rapidly 
dwindling away, and it would not be 
surprising  if the price jum ped to  $8 
or $9 before the new crop is harvest
ed. W ith  th is situation confronting  
him, it behooves the bu tcher to cast 
about for some m eans to check this 
increasing cost, and save a part of 
his profit for himself.

M echanical refrigeration  offers the 
solution. I t  is economical, efficient, 
convenient and keeps the box in bet
te r condition. C onstant im prove
m ents in mechanical structu re have 
simplified the operation of these m a
chines to such an ex ten t th a t any man 
can run one with hardly any in struc
tion. T hey take up a minimum of 
space and give results that m ore than 
w arran t the initial investm ent.

Ju s t com pare the m arket th a t uses 
artificial refrigeration  and the m arket 
which uses ice refrigeration . T he 
bu tcher who uses the la tte rs  opens 
his m arket in the m orning and has to 
w ait until the ice man puts the ice 
in the box before he can prepare for 
the day. W hen that gentlem an is not 
punctual the bu tcher m ay sta rt to 
serve this trade, but everything will 
have to stop short when the w agon 
finally backs up to  the door. The 
big cakes, w et and dirty, are dragged 
in and heaved up into the box with 
many a g run t and not infrequently  
a s tring  of oaths which are not par
ticularly  nice for the ladies in the 
shop at the time. A fter the ice man 
departs it takes a clerk an hour to  an 
hour and one-half to clean up the mess, 
getting  in the custom ers’ way while 
he is doing it, and generally  upsetting  
the shop for the g rea ter part of the 
m orning.

T he varying quantities of ice th a t 
m ust of necessity be in the bunkers 
of your box naturally  lead to varying 
tem peratures, with the result th a t you 
are forced to trim  quite a bit. If your 
ice m an fails you, in m any cases you 
will be com pelled to trim  away your 
whole profit. W hen ice is a t a p re
mium, as it is a t the p resen t day, 
you cannot get anybody except your 
own dealer to deliver you enough for 
your needs. T he dealers naturally

take care of their own custom ers first, 
and very few of them  have a surplus 
left a t any time.

T hose are a few of the disadvan
tages of natu ral ice refrigeration . Now 
let us look at the m arket which uses 
the refrigeration  machine. T his 
bu tcher is independent of any out
siders in keeping his box cool. H e 
has his ice m an down in his base
m ent, and it can 't be late. T he pipes 
do no t take up as much space as the 
ice bunkers, and he, therefore, gets 
m ore storage space, although his cool
er may be no larger than  th a t of the 
m an who uses ice. H e always has full 
contro l of his tem peratures, th e re 
by keeping his m eat in a much b etter 
condition.

H is shop is always neat and clean, 
there being no big cakes of ice to be 
dragged th rough  it. H is clerks’ tim e 
is taken up in selling m eat, as it 
should be, and no t in doing the du
ties of porters.

M echanical refrigeration  offers 
g rea t possibilities in allow ing displays 
of m eat to be made. F o r instance, 
few butchers use their show windows 
to much advantage, due to  the fact 
that it is alm ost im possible to refrig 
erate them  under the old system . T he 
butcher who uses mechanical refriger
ation finds th is an easy th ing  to do. 
H e backs up his show window, runs 
refrigeration  pipes into it, and dis
plays his m eat to advantage.—B utch
ers’ Advocate.

Entered the Ministry.
Senator Gore attended  a recent 

M ethodist convention a t St. Joseph 
and w hen addressing  the delegates 
told the follow ing sto ry :

“Once there w as an accom plished 
hen with a brood of chickens—five 
roosters and five pullets—down in 
Oklahom a. T he chicks m atured  and 
w ent their various ways, while the 
m other hen busied herself with a 
new brood.

“ In  the course of time M ethodists 
came to the vicinity of ‘Chickenville’ 
to hold a conference, and, as m ight 
be expected, the five young roosters 
—fat, yellow -legged and extrem ely 
tender—were feasted upon by various 
and sundry preachers. T he young 
pullets, left behind, w ere m et by the 
m other hen a day or so later.

“ ‘My children,’ she asked, ‘w here 
are your b ro thers?’

“ ‘T hey  have en tered  the m inistry .’ 
“B racing herself from  the shock 

of disclosure, a look of resignation 
spread over bidd’s countenance as 
she replied:

“ ‘W ell, my dears, perhaps it is all 
for the best. T hey  w ould no t have 
m ade very good lay m em bers, any
way.’ ”

Hammond Dairy Feed
“The W orld’s  Most Famous 

Milk Producer”
LIVE DEALERS WRITE

WYKES & CO Grand RaPids' Mich-
Michigan Sales Agents

'T 'D  A P I ?  Your Delayed 
1  I V iW j I v  Freight Easily 

and Quickly. We can tell you 
how. BARLOW BROS.,

Grand Rapids, Mich.

OFFICE O UTFITTERS
LO O SE LE A F SPECIA LISTS

217-239 Pearl St. (near the bridge). Grand Rapids, Mich.

T he m an who is all for him self is 
all for a p re tty  small man.

Rea & Witzig
PRODUCE
COMMISSION
MERCHANTS

104-106 W est Market St. 
Buffalo, N . Y.

Established 1873

Liberal shipments of Live Poul
try wanted, and good prices are 
being obtained. Fresh eggs more 
plenty and selling well at quota
tion.

Dairy and Creamery Butter of 
all grades in demand. We solicit 
your consignments, and promise 
prompt returns.

Send for our weekly price cur
rent or wire for special quota
tions.

Refer you to Marine National 
Bank of Buffalo, all Commercial 
Agencies and to hundreds of 
shippers everywhere.

P o ta to  B ags
New and second-hand, also bean bags, flour bags, etc.

Q uick Shipm ents Our Pride

ROY BAKER
W m . A lden Sm ith Bldg. Grand Rapids, Mich.
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“T rea t All Alike” a M istaken Idea. 
W ritte n  fo r  th e  T rad esm an .

T rea t everybody alike—th a t’s my 
m otto. But the only way to trea t 
everybody alike is to trea t them  all 
different.

T hat fellow from  Chicago who 
clerked for me one spell had that 
m otto  down fine. Man, woman or 
child, he gave them  the same smile, 
same w ording, same line of talk. I t  
was adapted to  a girl about seventeen 
years old who w ants a maple sundae 
and a pair of sheepseyes. T hat was 
the line Percy had practiced m ost, so 
he gave it to them  all. The first day 
he was here Farm er B ennett came 
in—he's one of the kind you m ustn’t 
talk business to until he has visited 
round a spell and looked through the 
stock. Percy saw nobody was w ait
ing on him and thought he would 
show us how they  did it in Chicago. 
So he w ent tw iddling up to him the 
same as if it was Geraldine, gave him 
a smile th a t was too sw eet for any
thing, and asked him w hat he could 
do for him, like he was buying ice 
cream soda for Gladys—those were 
the girls he was talking about all the 
time, and th a t was w here he go t his 
tra in ing  in salesm anship. B ennett 
gave him one look and snorted.

“ N othing,” he says, and th a t’s the 
last I saw of him for six weeks, and 
the only reason he came back then 
was that H enry  F ro s t was too 
anxious to sell to him. T o get along 
w ith B ennett you had to leave him 
alone, ju st barely let him know you 
saw him come in, pass the tim e of 
day with him nex t tim e you go down 
the aisle, and let him w ork up to the 
buying point by himself. Any time 
anybody tries to sell him anything, 
he thinks he is try ing  to do him. He 
didn’t think th a t about Percy. H e 
allowed Percy was h in ting  for him 
to get out because he didn’t look 
pretty . And Percy not m eaning any 
m ore harm  than a pup th a t comes 
running up to  have its ears pulled.

Some people th a t are not ex tra  sty l
ish and brag  about it a good deal, are 
always looking out for som eone to 
tread  on their toes. B ennett was 
one of th a t kind. Talked a lot 
about being a plain m an who didn’t 
care for appearance,, and quicker to 
get sore about noth ing at all than  a 
woman who w ants to  be coaxed into 
buying a new hat. I ’ll bet th a t when 
he w ent to school he had to w ear 
breeches with a patch in the seat and 
he never go t over it.

But as I was saying, you have to  
trea t everyone different, and th a t is 
why I would ra ther have a country  
bred clerk, and bette r still, a hand 
picked and hand polished one, than

n ine-tenths of these salesm en that 
come from the city. T hey have too 
much system.

Sure I believe in system , but th ere ’s 
reason in all things. R em em ber the 
time T ony P rospero  bought a lot of 
second hand fixtures because they 
were cheap. And because he had 
them  he used them , to get his m on
ey's w orth  out of them . So he used 
to put the stuff he sold in the carrier 
and send it up to the bundle desk 
and go to  the desk and take it out of 
the carrier and wrap it up and send 
it back in the carrier and go back to 
the counter and take it out of the 
carrier and give it to the custom er. 
Like the old lady in the stree t car. 
She opened her satchel and took out 
her purse and shut the satchel and 
opened the purse and took out a dime 
and shut the purse and opened the 
satchel and put in the purse and shut 
the satchel and the conductor gave 
her a nickel change and she opened 
the satchel and took out the purse 
and shut the satchel and opened the 
purse and put in the nickel and shut 
the purse and opened the satchel and 
put in the purse and shut the satchel. 
At th a t I have gone into T ony’s place 
and bought th ings I didn’t need just 
to see him go through  his rigm arole.

You can’t trea t everybody alike— 
not precisely. T h ere ’s Jim  B ate’s 
wife. She can take hom e anything 
in my store on approval. If she 
brings it back it hasn’t been abused, 
and she doesn’t b ring  it back ju st be
cause she has changed her mind. 
O thers, they  ask to have it sent out 
on a whim and they send it back on 
ano ther whim, w ith a th ird  of the 
value knocked off it. I could name 
one who would make second hand 
goods of a keg of nails if they  were 
set inside her kitchen door five m in
utes. The kids would m anage to  bite 
a piece out of each nail I do believe. 
O r get ta r over them  so they w ouldn’t 
drive. I t w ouldn’t be any m ore sur
prising than the way they tracked 
up an a rt square tha t was sent to her 
house on approval. No, I ’m not te ll
ing the name, but you all know who 
she is.

And exchanges. Of course, I have 
the same rule you do. M oney cheer
fully refunded if the goods are not 
exactly as represented. And if there  
is a defect I always try  to  tell the 
custom er I am much obliged for 
calling a tten tion  to it, and I try  to 
say it as though I m eant it. In  a 
way I really do m ean it, but I guess 
nobody likes to have an article come 
back to the store, and it is hard not 
to look as if it w as the custom er’s 
fault. But when a wom an will cut 
into a piece of cloth and then send

it back because of some defect tha t 
I can’t see, or retu rn  a box of straw 
berries Saturday n ight by telephone, 
o r w ear a pair of shoes three days 
and then com plain th a t they h u rt her, 
it bears down p re tty  hard on the 
cheerfulness. I think it was M arshall 
Field who had for his slogan, “The 
custom er is alw ays rig h t.’’ W ell, it’s 
a good rule, but when a custom er is 
so terrib ly  righ t all the tim e I just 
get to the point w here I w on’t play. 
I don’t mind a particular custom er; 
some of the best trade I have are 
people like Jim  B ate’s wife, who look 
everything inside and out before they 
take it and weigh every package when 
they get home, governm ent stam p or 
guarantee or not. But there 's  a dif
ference betw een being particular and 
being pernickity. And you can’t trea t 
them  alike.

Old Man K now les used to  trea t 
everybody alike—as though they had 
come to rob him and he was going 
to defend him self or sell his life as 
dearly as possible. You had to  do 
the buying and he sort of clutched 
the goods to the last m inute. But 
once the sale was made, “a board’s 
a play,” was his rule. If  he had got 
the best of it—and he always figured 
on doing it—why, th a t was w hat he 
was there for. M ight as well go 
back and play a game of sm ear over 
as refund the m oney after the sale 
was made. Of course he had the 
same rule we have,—Money refunded 
if the goods are not exactly as rep
resented. T hat rule you can find in 
the law books, I guess, up at the 
court house. But w ith Old Man 
K now les tha t sim ply m eant the deal 
stood unless she up and down lied, 
and he didn’t lie. I never knew any 
m oney to be refunded as long as I 
w orked for him. W ith  us it m eans 
we re tu rn  the m oney if the custom er 
isn’t satisfied—except those cases that 
are never satisfied.

H andling  goods now adays is m e
chanical in a way. In  Old Man 
K now les’ time every deal was differ
ent. T he goods have been p retty  
much standardized and so have the 
prices. I could go into any store 
w ithin fifty miles of Buffalo Hum p 
and m ark prices and I bet the p ro 
prieto r would never know the differ
ence. But people are not standardized. 
In our business we’re dealing with all 
kinds of folks, and betw een you and 
me, th a t is w hat m akes it in teresting.

T rea t everybody alike—did you 
ever w atch Tom  T ibbe tts at the cigar 
stand? I t ’s b e tte r  than  a correspond
ence course in salesm anship. H e has 
a different approach for every cus
tom er, different way of taking the 
cigars out, different w ay of show ing 
the box, different w ay of tak ing  the 
m oney and different way of giving 
the change. H e doesn’t know  it, but 
tha t boy is an artist. A nickel in the 
slot m achine will sell cigars. But not 
the way Tom  T ibbe tts does it.

John  S. Pardee.

Supposing To-night

FIRE
Destroys Your Store

and with it  your jlay book, journal and 
ledger, or credit account system.

W hat would you do TO-MORROW? 
W H A T  COULD YOU DO?

The “CHAMPION”
Complete Accountant is

FIREPROOF
W e back this statem ent w ith a

$500
Guaranty Gold Bond

to the merchant. No insurance company 
will protect your accounts—WE WILL»

Open -A Desk. Money Drawer. Recorder. 
Filing System and Credit Register.

You are not only protected against fire.
but also:

1— You know every cent you pay out 
or take in.

2— You can instantly te ll what every per
son owes.

3 -You save all bookkeeping

4— Your accounts are always "up to the 
minute."

5— You know how much each clerk sells.

6— You prevent disputed accounts, re
bates and forgotten charges.

7— You have your fìnger constantly on 
the pulse of yeur business.

Closed—A Substantial. Fire-proof Safe.

Champion Register Company
403-412 Society Savings Bldg.

CLEVELAND, OHIO

Use the coupon today—-be protected

Champion Register Co. Date.........................
Please send me information about the Cham

pion Complete Accountant (Fire-proof.)

Name ...............................................................

Address...........................................................

Business ..........................................................

No. Accts..........................................................
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BAN K R UPTCY M ATTERS.

Proceedings in Eastern District of 
Michigan.

D etro it. Ju ly  31—In  th e  m a tte r  of T a y 
lo r B ro th e rs  C om pany, b an k ru p t, of B a t-  
lie  C reek. M eeting  of c red ito rs  held  by 
R efe ree Jo slyn  to  com plete  offer of com 
position  and" to  c a rry  ou t te rm s  of offer.
J . M. P ow ers rep o rted  th a t  th e  $35,000 
had  been ra ised , m o rtg ag e  execu ted  and  
m oneys on deposit in M etropo litan  S ta te  
B ank  of D e tro it to  th e  c red it of th e  b a n k 
ru p t a n d  su b jec t to  th e  o rd e r of th e  
referee . F orm  of m ortgage  to  c red ito rs  
an d  of bonds su b m itted  fo r co n side ra tion  
of th e  co u rt an d  c red ito rs . M essrs. Sabin, 
S te w a rt an d  L eaby  appo in ted  com m ittee  
of c red ito rs  to  re p o rt on fo rm  of m o rt
gage, nam e ■ of B oard  of D irec to rs  a n d  
v o tin g  tru s te e  ag ree m en t.

A ug u st 4—In  th e  m a tte r  of H a rriso n  
F airch ild , b an k ru p t. F ir s t  m ee ting  of 
c red ito rs  held by R efe ree  Jo sly n  a t  th e  
office of W . S. P u tn a m , A tto rn ey , Y psi- 
la n ti. P re s e n t th e  b a n k ru p t an d  M r. P u t 
n am , custod ian . B an k ru p t sw orn  an d  ex 
am ined  by th e  referee . W illiam  S. P u t 
nam  unan im ously  elec ted  tru s te e  and  
h is  bond fixed a t  $2,000. T he tru s te e  is 
au th o rized  to sell th e  en tire  p la n t an d  
c o n ten ts  a t  n o t le ss th a n  $1,500 a t  any  
tim e  on o r before A u g u st 19. If  n o t then  
sold, he is to  re p o rt to  th e  cou rt, w ith  
recom m enda tion  a s  to  th e  b es t m a n n er 
to  effect saie . H e  is also  au th o rized  to  
collect book ac co u n ts  an d  em ploy a s s is t
ance  in  doing  so. M r. P u tn a m  h a s  duly 
filed h is  w r itte n  accep tan ce  of th e  t r u s t  
a n d  a lso  h is  bond, du ly  approved  by th e
1 eferee.

In  th e  m a tte r  of M ax  J . F e ld m an  and  
P e te r  M oskow itz, c o p a rtn e rs , a s  M ichigan 
Cap Co., b a n k ru p ts . W ith d ra w a l of a p 
p ea ra n ce  of F in k le s to n  N aitove  & Co., in 
opposition  to  confirm ation  of th e  offer of 
com position  in  th is  cause  filed. R efe ree  
Jo slyn  th e reu p o n  du ly  filed h is  re p o rt 
on th e  o rd e r to  show  cause  w hy  th e  
com position  shou ld  n o t be confirm ed an d  
recom m ending  th a t  same* be confirm ed.

A u g u st 5—O rder e n te red  by Ju d g e  S es
sions confirm ing th e  offer of com posi
tion  in  th e  above m a tte r , a lso  o rd er of 
d is tr ib u tio n  R eceiver allow ed, w ith  th e  
con sen t of b an k ru p ts , th e  su m  of $50 a s  
h is  com pensation  an d  rece iv e r d ischarged .

In  th e  m a tte r  of A lbert M cColgan, b a n k 
ru p t, D e tro it. F in a l m ee ting  of cred ito rs  
held. F in a l acco u n t of tru s te e  allow ed. 
W m . J . W eak ley  allow ed th e  su m  of $25 
ad d itio n a l fo r se rv ices  a s  cu sto d ian  and  
a  to ta l  of $300 fo r a t to rn e y  fee. T he  tr u s 
tee  is allow ed th e  fu ll s ta tu to ry  fee. A fte r 
p a y m en t of ad m in is tra tio n  expense, o r
dered  th a t  a  second d iv idend  of all b u t
2 p e r  cen t, of ba lance  on h an d  be paid. 

In  th e  m a tte r  of H a r ry  D isner, b a n k 
ru p t, D e tro it. T he  fina l d is tr ib u tio n  
s h e e t h a s  been  m ade up  a n d  fo rw ard ed  
to  th e  tru s te e  to  issue  checks the reon . 
T he  to ta l liab ilitie s  p roven  an d  allow ed 
a g a in s t th e  e s ta te  a m o u n t to  $3,302.19. 
T h e  to ta l  a s s e ts  rea lized  w a s  $1,816.57 
an d  w ill be d is tr ib u te d  a s  follow s: D iv
idends to  unsecu red  c red ito rs , $1,063.19; 
exem p tions  p a id  to  b an k ru p t, ¡$117.63; 
dep o sit fees, $30; fees a n d  com m issions 
of " re fe ree , rece iv er a n d  tru s te e , $170.53; 
a t to rn e y  fees, $200; m iscellaneous ex 
pense, $175.22.

A u g u st 6—In th e  m a tte r  of th e  K a s t-  
n e r  Coal & C artag e  Co., b an k ru p t, D e
tro it. T he  tru s te e  rep o rted  th a t  h e  had  
rece ived  a. bid of $23,500 fo r  c e rta in  rea l 
e s ta te  of th e  b a n k ru p t an d  also  a n  offer 
of $10.500 fo r c e rta in  o th e r  p a rce ls  of 
rea l e s ta te  belonging  to  th is  e s ta te . T he 
tru s te e  recom m ended th a t  th e  offers be 
n o t accep ted  an d  th e reu p o n  an  o rd e r w as 
duly  en te red  re fu s in g  to  confirm  such  
sa le s  a n d  au th o riz in g  th e  tru s te e  to  r e 
tu rn  to  th e  b id d e rs  th e  am o u n ts  d ep o s it
ed and  to  ag a in  sell th e  sa id  parce ls  a t  
e ith e r  public o r p r iv a te  sale , a s  m ig h t 
be d e te rm in ed  to  be m ost ad v an tag eo u s, 
and  to  rep o rt s am e to  th e  co u rt fo r 
ac tion  the reon . T he tru s te e  h a s  been fu r 
th e r  o rd ered  to  p ay  th e  am o u n t of th e  
m o rtg ag es  an d  th e  b a lan ce  due on th e  
la n d  c o n trac t a t  once.

In  th e  m a tte r  of F . B. S m ith  & Co., 
b an k ru p t. F ir s t  m e e tin g  of c red ito rs  held 
by R efe ree  Jo slyn  a t  th e  office of B a ld 
w in  & A lexander, A drian . T he  b an k ru p t 
w as  n o t p resen t. F ran k lin  J . R usse ll, 
A d rian , e lec ted  tru s te e  w ith  bond fixed a t  
$900.

In  th e  m a tte r  of R . S. & J .  D. P a t t e r 
son, b an k ru p t, P o r t  H uron . T he  final 
m ee tin g  of c red ito rs  h a s  been  called  to  
be held a t  th e  office of R efe ree  Jo slyn  
A ug u st 15 to  p a ss  upon  th e  tru s te e ’s 
final accoun t, ad m in is tra tio n  expenses  
a n d  to  d ec lare  final d iv idends an d  close 
th e  e s ta te .

In  th e  m a tte r  of Jaco b  -F. M eier Co., 
b an k k ru p t, D e tro it. T h e  final m ee ting  
of c red ito rs  h a s  been ca lled  in  th is  case 
to  be held  a t  th e  office of th e  re fe re e  
A ug u st 15, a t  w h ich  tim e  th e  tru s te e ’s 
acco u n t w ill be  considered , th e  ad m in 
is tra tio n  expenses allow ed, final d iv idend  
d ec lared  an d  th e  e s ta te  closed.

A u g u st 8—In  th e  m a tte r  of J a m e s  E. 
B a rk e r  an d  Jo seph  S auer, ind iv idually  
a n d  a s  c o p a rtn e rs  do ing  b u s in ess  a s  B a r 
k e r  &  S auer. V o lun ta ry  p e titio n s  and  
schedu les du ly  filed w ith  th e  D is tr ic t 
C lerk  an d  re fe rre d  to  th e  re fe ree  
fo r h is  ac tio n  th e reo n  in  th e  absence  of 
th e  Judge . T he  p a r tn e rsh ip  schedu les no 
secu red  c red ito rs , th e  unsecu red  lia b il
it ie s  am o u n tin g  to  $1,305.92. A ll local 
c red ito rs . T h e  p ro p e rty  lis ted  by th e

p a r tn e rsh ip  is  a s  follow s: O ne g ra y  m are , 
$50; h a rn e ss  an d  tw o  w agons, $80; u te n 
sils  an d  fix tu res  used  In b ak e ry  business, 
now  in  s to rag e , $120; pa id  a t to rn e y s  in  
th e se  p roceedings, $100. T he above p ro p 
e r ty  is c laim ed  a s  exem pt. N o indiv idual 
liab ilities  beyond p a r tn e rsh ip  lia ility  is 
scheduled. J a m e s  E . B a rk e r  lis ts  th e  fo l
low ing p ro p e rty : H ousehold  goods and  
personal effects, c laim ed as  exem pt, no 
value  s ta te d ;  in su ran c e  policy in  th e  
su m  of $1,000, in  th e  Sun L ife  In su ran ce  
Co., of M ontrea l, payab le  to  w ife and  
held by  said  com pany  a s  co lla te ra l fo r 
loan, no  value s ta te d ; tools used  in and  
abo u t tra d e  of gas  eng ine  rep a ire r, $50. 
Jo seph  S au er a lso  schedu les  no liab ilitie s  
beyond th e  p a r tn e rsh ip  deb ts  and  lis ts  
household goods an d  perso n a l effects, no 
s ta te d  value, and  in su ran c e  policy in  th e  
sum  of $1,000 in  Sun L ife  In su ran ce  Co., 
of M ontrea l, payab le to  w ife  an d  held 
by com pany  a s  co lla te ra l fo r loan.

In  th e  m a tte r  of W . G. M ay M orrison 
C om pany, b an k ru p t. T he  final d is tr ib u 
tion  sh ee t in  th is  m a tte r  h a s  been  m ade 
up and  fo rw ard ed  to  th e  tru s te e  to  issue 
checks the reon . T he  to ta l liab ilities  
p roved an d  allow ed a g a in s t th is  e s ta te  
w ere : S ecured  claim s, $486.93; unsecu red , 
$5,S68.09. T he  to ta l a s s e ts  realized  w ere  
$3,101.13 and  w ill be d isbu rsed  a s  follow s: 
D ividends to  u nsecu red  c red ito rs , $2,077.02; 
p ay m en ts  to  secured  c red ito rs , $486.93; 
deposit fees, $30; fees an d  com m issions 
of referee , rece iv e r an d  tru s te e , $139.16; 
a t to rn e y  fees, $300; m iscellaneous ex 
p ense  $68.02.

The Inconsistency of James Goldstein.
M ears, Aug. 11—I m ade a canvass 

of the H a rt m erchants, try ing  to get 
some news, but they are as badly 
side tracked as I am. I did beg each 
one to spare me ju st half a m inute 
to tell me all they  knew, which they 
willingly did, and no one overrun their 
time lim it either. W ell, to sum it all 
up, we, collectively and individually, 
separately and as a whole, know 
enough to  read, enjoy and appreciate 
the T radesm an. T h a t’s surely a whole 
lot to know in ju st a little  while. 
Now, I faithfully prom ised to cut out 
spoiling your good paper. I am w rit
ing to ask you to please fine Jam es 
Goldstein 37 cents for th a t near 
poetry  of his in the last issue. D idn 't 
you give everyone fair w arning that 
you had put the kibosh on th a t awful 
stuff? W hy should Jim  be immune? 
L ook at the inconsistency of him (in 
any o ther person I would say nerve). 
H e comes out in a July issue with his 
hands raised in holy horror, pro testing  
against near poetry. T hen in the 
nex t issue rings in a little  four-lined 
verse. H e m ust be related  to the 
preacher who said, “Do as I say, not 
as I do.” Please fine him. H e has 
it coming. Betw een you and me and 
the corner drug store, I am glad the 
fines don’t cover past m isdem eanors. 
D arned if I ’m not sore at Jim . The idea 
of his getting  jealous and calling me 
names. A hum orist, bosh! In  all my 
less than  65 years of selling ice cream, 
wagon grease, silk th read  and A m eri
can Beauty corsets, I have been called 
m ost everything and anything under 
the m oon, but I p ro test against Jim  
Goldstein, an alm ost to tal stranger, 
slipping th a t on me. The next I hear 
from  G oldstein he will be trying, 
either to have me hung or tried  for 
insanity. W ell, friend G oldstein, you 
surely pu t me on the blink, as the 
m inute my wife read your dig, she 
packed up her Sunday sunbonnet and 
made me m oto r down to M uskegon 
and she and my daiughter took the 
boat to  Chicago. I th ink  after they 
spend a couple of w eeks a t our old 
hom e at F reeport, 111., they  will dis
cover they love me still (the trouble 
is, I am seldom  still) and will return. 
T he w eeks they  spend visiting w on’t 
affect m y pocket book. W om en are 
b e tte r financiers than  men. They can

roam  around and have a good time on 
half the am ount it takes for me th ir
teen hours in G rand Rapids. How 
comes it so?

H ere is some news frorii your M ove
m ents of M erchants: Venus H andy, 
who recently  sold his barber shop in 
H art, has nearly bought S. S loan’s ice 
cream  parlor in M ears. H orace L attin  
is assisting F rank  and Venus with the 
invoicing. A fter three weeks of hard 
work, they have finished the inven
torying. W e gain in population and 
H a rt loses a H andy barber.

Ches Brubaker.

Received N o Returns.
Said a m other to  her young hope

ful, noting an omission in the la tte r ’s
tedtim e duties:

“A ren ’t you going to say your
prayers, W illie?”

A nsw ered W illie, who had asked
in vain for certain  impossible favors:

“ No, I ’m not. I ’m tired of praying 
for this family and g e ttting  no re
sults.”

As They See Each Other.
T he Farm er.

T h is  farm ing ! I sw an, i t ’s a  p ity  
W hen I w as  a  young one and  ac tive . 

T h a t I d idn ’t  go in to  th e  c ity
A nd do som eth ing  good and  a t tra c t iv e . 

My back has  grow n crooked an d  double 
F rom  hoeing  and  plow ing an d  rak in g ; 

R h eu m atics  an d  k idney  troub le
H ave le ft m e d iscouraged  and  ach ing ; 

My buy ing  th is  fa rm  w as a  b lunder;
I ’m  poor an d  I 'm  old an d  u n h ea lth y —

If I ’d gone to  th e  city , by  th unde r!
I m igh t be c o n ten ted  an d  w ealthy .

T he Banker.
I ’ve plodded m y  w ay  a s  a  b an k e r 

F o r som eth in g  like fo rty -five  y e a rs  now ; 
And m y life  h a s  g row n b la n k e r  and  

b lanker.
A nd th e re  isn ’t  m uch le ft m e th a t  

cheers  now ;
My back  becom es ro u n d er and  rou n d er 

As over m y books I am  bending;
D am e F o rtu n e—I n eve r have  found her. 

T hough' I ’ve sough t h e r  w ith  effo rts  
unending.

F a rm  life is th e  life I  w as m e an t fo r;
M y choice w as a  huge p iece of folly; 

W hat hav e  I grow n crabbed  and  b en t for, 
W hen I m ig h t hav e  been  h appy  and  

jo lly?

Tradewinners 1913

Built for Service
Wear Like Iron

In Stock 
Ready for 
Shipment

Mail Orders 
Solicited and 
Promptly 
Attended to

N o . 979—M en’s Gun Metal Calf. Button, G oodyear W elt, H  
Double Sole, up-to-date, perfect fitting last . . Price

N o . 940—As above. B lu c h e r .................................................... Price $2.35
n o n  A I  TX D P D T e r U  C l I A l ?  P A  Mfrs. of Serviceable F ootw ear HLKULU-DE/K1 o L n  an U L  W .  G rand Rapids. M ichigan
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RAMONA THEATRE
ALL T H IS W EE K

H A R D E E N
The Handcuff King

THE MOZARTS
“Snowed In”

INZA & LOVELLA
“Bumps the Bumps"

4 - O T H E R  B IG  A C T S - 4
Matinees a t 3:00 10c and 20c. Evenings a t 8:30 10c. 25c. 35c. 50c

SEAT ON SALE AT PECK’S DRUG STORE
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RRY GOODS»
FANCYGOODS NOTIONS

£  V

Personality—Is  Y ours of the R ight 
Kind?

W ritte n  fo r th e  T radesm an .
P ersonality  is a pow erful force; be 

sure that yours w orks for you and 
not against you.

H ere is an illustration  of person
ality w orking against a m erchant.

Mrs. M ather is about to buy m a
terial for a silk dress. As she ex
pects this to  be her best rig  for the 
com ing fall and winter, and “some 
gow n,” she has been to all the dry 
goods stores in her town and made 
careful exam ination of wrhat each 
has to offer, deciding ju st this m orn
ing to buy a t Chiswold’s.

"B ut I don’t w ant to buy my dress 
at Chiswold’s,” she declares. “ I don’t 
w ant to buy anything there. I don 't 
w ant ever to go into th a t store 
again. I ’d ra ther visit a m orgue any 
time. I never go there unless I am 
thinking of. buying som ething that 
am ounts to enough th a t I feel it my 
bounden duty to -g o  around and see 
where I can do the very best.

"T his time th a t happens to be at 
Chiswold’s. In  fact, there is only 
one o ther place in town w here they 
have the kind of silk I w ant in the 
shade I want. T here they ask 20 
cents a yard m ore than at Chis- 
wold's, and the goods is no t a bit 
b e tter nor handsom er; so of course 
I feel I m ust buy wdtere I can do the 
best.

“But Mr. Chiswold, who happened 
to wait on me himself, was so dis
agreeable when I was in yesterday 
to see about it! H e is no t a rich 
m an a t all, nor can I see any reason 
why he should consider him self any 
b etter than  o ther people, but he al
ways m akes one feel so poor and so 
little  and so insignificant, and th a t 
he is conferring  such an ex traord i
nary favor to show one a few pieces 
of goods.

“ He seems to think th a t one ought 
to  buy, and buy a t once, and buy 
ju st the particular th ing  th a t he is 
m ost anxious to  sell. I never was in 
his store in my life th a t he didn’t 
try  to argue me into taking som e
thing I didn’t want. H e did yes ter
day. Then he has such a  sneering 
way with him. W hen I asked for a 
little  clipping of the silk, he gave 
it to me rem arking a t the tim e tha t 
in o rder to  make a sale now -a-days 
a dealer is expected to  hand out 
sam ples enough th a t if sewed to 
gether they would m ake a dress. H is 
clerks are just like him—he has im
pressed his personality  upon all of 
them. E veryone there seems to have 
been hit w ith the sam e club.

“ I shall go there to get my silk, 
but as a m atter of personal p refer

ence I should far ra ther spend my 
m oney at any one of the o ther 
places. And I shan’t buy another 
th ing  there. T he lace and ornam ents 
th a t I w ant for m aking up the dress 
I shall get at S tillson’s, w here they 
were so very kind about show ing me 
all they had in th a t line. I know a 
whole lo t of wom en th a t feel just 
as I do about Chiswold’s.”

Xow this m erchant Chiswold fu r
nishes an exam ple of a personality  
th a t repels, antagonizes, creates a 
barrier betw een him self and possible 
custom ers. It is true th a t he sells 
some goods in spite of his person
ality, but it is clear that except as he 
m ay offer a very low price, an ex
ceptionally beautiful pattern , o r some 
other plum, patronage will go to his 
m ore m agnetic com petitors.

H ere is an exam ple of personality  
w orking in behalf of a business.

Mr. Ralston has it in for the ex
press companies. H e has read the 
m agazine and new spaper articles 
about them , and has at his tongue’s 
end the hand-over-fist m anner in 
which the com panies have made 
money, their ex tortionate , no t to 
say dishonest practices, and all the 
fiscal and ethical irregularities with 
which they are charged.

L ast week he w anted to send some 
draw ings, hand-m ade posters, e t c , 
to an acquaintance in a neighboring 
state. Of course he bethought him 
of the parcel post, of which he is 
an especially stanch supporter, and 
dropped into the post office. H e ex
plained to  the lady at the inform a
tion window the nature of w hat he 
w anted to  send and asked the rate 

“L e tte r  postage—tw o cents an 
ounce,” came the reply.

“B ut there will be no w riting  in
side,” p ro tested  Ralston.

“All hand w ork is first-class,” per
sisted the lady.

T he package would be quite heavy, 
and le tte r postage, even though the 
proceeds would go to his beloved 
G overnm ent and be ju st so much 
tow ard  the support of his particular 
pet hobbies, w as m ore than  R alston 
would stand for.

C learly Uncle Sam ’s handm aiden 
was m istaken about the rate, but 
R alston  has had much experience 
and m ust get the draw ings off th a t 
day, so he didn’t argue the m atter.

H e w ent home, picked up his 
draw ings and posters, placed them  
betw een tw o pieces of pasteboard  he 
chanced to have handy, and w ith a 
m arty red  air w ent to  the nearest ex
press office, which happened to  be 
th a t of the very com pany th a t has 
w axed the richest off the people’s 
necessities.

The Standard Line of Gloves and Mittens which 
you will want to see before you buy.

WRITE FOR SAMPLES
WE WILL SEND THEM BY PREPAID EXPRESS

The Perry Glove and Mitten Co. Perry, Mich.

We Have Greatly Enlarged Our

Hosiery and Underwear Department
by the addition of two floors to our building.
Our stock is heavier and our line is larger and 
better than ever before. It will pay you to ex
amine our Cotton and Wool Hosiery before pur
chasing your fall stock.

Our underwear line includes such adver
tised brands as Vellastic, Setsnug, Queen, Atlas.
Piqua, Darthmouth, Hanes, Lambsdown, Faith, 
Tivoli, Lackawanna, Wright’s Health and Mole
skin. __________

Paul Steketee & Sons
Wholesale Dry Goods Grand Rapidst Michigan

Bed Blankets
We carry them in a variety of 
different grades, all new goods 
at prices that are right, s*. s*.

Cotton Blankets in Tan, Gray and White. 

Woolnap Blankets in Tan, Gray and White. 

Gray Camp Blankets Weighing 5, 6 and 7 Pounds. 

W ool Mixed Blankets in Gray and White.

All Wool Blankets in White, Gray and Scarlet.

Hospital Blankets in Gray, Tan and Blue. 

Wool Plaid Blankets in Light and Dark Styles.

Grand R apids D ry G oods Co.
E xclu sively  W holesale

Grand Rapids, Michigan
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T here, to  quote R alston’s own 
w ords, he found a m an whom, “al
though in the employ of one of the 
m ost nefarious o rganizations th a t 
disgrace the footstool, it was a gen
uine pleasure to do business with.
I t  was a joy m erely to see the ease 
and skill w ith which he decided upon 
the classification and looked up the 
ra te .”

. In  tim es past R alston has had 
m any a se t-to  with express clerks 
who w ere slow and stupid and blun
dering in looking up rates, or reluc
tan t to do it a t all.

T hen  the clerk exam ined the p as te 
boards, m ade a little  favorable com 
m ent upon the draw ings and posters 
and said th a t a thin piece of board 
really  should be placed beneath ; 
otherw ise the corners w ere likely to 
become crum pled or even torn.

R alston  does not like fuss and 
bother, but the clerk’s persuasive 
m anner and friendly in te rest in his 
affairs had won him over com pletely. 
Certainly the package ought to  be 
properly protected.

H e found an a rt store near by, 
w here they consented to sell him a 
piece of unplaned quarter-inch stuff 
a foot wide by tw o and a half feet 
long, for fifteen cents, claim ing this 
was the exact cost.

As R alston used to w ork in a 
lum ber yard  he quickly figured it 
out th a t this would be paying at the 
rate  of som ething over $200 per 
thousand for rough lum ber. W hile 
R alston  is no t a n iggardly man, he 
has a special aversion to being 
trim m ed. But the little  m an at the 
express office had persuaded him 
so convincingly or convinced him so 
persuasively of the need of a board, 
th a t he paid the price w ithout com 
m ent.

H e w ent back to the office. T he 
clerk pronounced the board just 
right, slipped it in place, and then 
very deftly and also willingly and 
cheerfully w rapped the package in 
tough paper and tied it securely with 
stro n g  string , all the  while chatting  
pleasantly  w ith Ralston.

“Of course I am as much down on 
the express com panies as ever,” 
Ralston says, “but it’s p leasant to  be 
trea ted  rig h t even by a g rinding m o
nopoly. If  ever I have to  patronize 
the express again, I shall go right 
back to  th a t office and to th a t very 
pleasant little  m an.”

Now if pleasing and agreeable per
sonality  can so draw  the fangs of 
prejudice in as good a hater as R als
ton, notw ithstand ing  the episode of 
having to pay an exorb itan t price 
for a scrap of board, w hat can it not 
do in a ttrac tin g  the easily persuaded 
com m on run of people to a store? 
Personality  is great, only it should be 
the kind th a t w orks for and not 
against a business. Fabrix.

Colossal W aste of Energy.
The policy of fixed salaries for cer

tain work, which some corpora tions 
adhere to, is open to  question on 
purely economic grounds. I t  often 
causes a w aste of energy far g rea ter 
than  a variation of the policy m ight 
cause.

A departm ent m anager in a large

concern was allowed $15 a week for 
a stenographer. H e secured the serv
ices of a young wom an a t th a t figure, 
although she was actually w orth  only 
about $10 per week, patiently  taught 
her all the intricacies of his work 
and was able to  shift upon her m uch 
of the detail which had been requir
ing his personal a ttention . H e had 
ju st begun to  use this freedom  to 
w ork out some new plans for the de
velopm ent of his departm ent when 
the stenographer asked for m ore 
m oney—a good position being open 
to  her elsew here—because she had 
m ade a good year’s progress in her 
work. T he m anager was obliged to 
inform  her th a t he was helpless in the 
m atter, as the firm had fixed the sal
ary of a stenographer for him at $15, 
had declined to  increase it before and 
would do so again. A ccordingly she 
left—and the m anager w as obliged 
to  give up his freedom  and his new 
plans and begin all over again to 
break in a new helper to carry  on 
the burden of detail which otherw ise 
would hold him to his desk. All his 
form er effort at organizing his w ork 
had been lost—ju st as it would be 
again with the next helper.

T h ere  is a colossal w aste of ener
gy caused by the theory  of fixed 
salaries—for the same th ing  m ust 
happen thousands of times.

Chas. Barnes.

Fall Suits and Coat Lengths.
The follow ing resolution on stand

ard lengths for the fall of 1913 was 
adopted at the U nited  Cloak and 
Suit D esigners’ convention:

“ In sem i-annual discharge of a re
sponsibility entrusted  to us by the 
universal consent of the  A m erican 
cloak and suit trades and in regular 
reaffirm ation of our first move tow ard 
Am erican sartorial hom e rule:

‘W e, the U nited  Cloak and Suit De
signers of Am erica, in convention as
sembled, agreeing th a t the coming 
season’s tendency will be tow ard cut
away effects, and th a t the standard 
garm ent of the com ing season can 
no m ore be considered as a straigh t- 
bottom  jacket;

“H ereby  adopt 38 inches as the 
standard  length  for suit jackets for 
the com ing fall season, 1913.

“W hereas, the tendency of the 
com ing season, in full length  coats 
will be tow ard  those sho rter effects 
which keep the bo ttom  of the gar
m ent from  sw eeping the ground, we 
therefore;

“A dopt 50 inches for the standard  
full length  coat, and 46 inches for 
m ore stylish effects.”

Value of Determination. 
D eterm ination  has quite as much 

as m eans o r opportunity  to  do with 
giving one success. If  a m an is de
term ined to do, he will be likely to 
do w hether th ings favor o r oppose 
him. I f  a man m akes up his mind 
that, as th ings are, he cannot do 
w hat he ought to do, o r would like 
to  do, he will not be likely to accom p
lish anything, how ever circum stances 
combine to  help him. “O nly O m ni
potence can h inder a determ ined 
m an,” and O m nipotence will no t op
pose a determ ined m an who is set in

the rig h t direction. I t  is no t the op
portun ity  th a t a man has, or the tools 
th a t are available to him, but it is 
the determ ination with which he 
pushes on against unfavorable cir
cum stances, and w ith which he uses 
such tools as are available, that settles 
the question of how much he am ounts 
to and w hat he accom plishes in life.

Puzzled the Preacher.
An earnest-m inded youngster seiz

ed the opportunity  of the m inister’s 
visit to  put a perplexing question.

“Dr. So-and-so,” he asked sweetly, 
“angels have wings, haven’t they?”

“Yes, Bobbie.”
“T hen ,” m editatively, “w hat do they 

do w ith them when they w ant to  sit 
down or go to bed?”

Like Every Success

Mapleine
has been followed by im
itations and would-be sub
stitutes. but remains pre
em inent as

A n O riginal Flavor 
I t  won’t  cook or freeze out. 
Order from your jobber or 

Louis H ilfer Co.
4 Dock St.. Chicago. 111.

Crescent Mfg. Co., Seattle, W ash.

We are manufacturers of

Trimmed and 
Untrimmed Hats

For Ladies. Misses and Children

Corl, Knott & Co., Ltd.
Comer Commerce Ave. and Island St. 

Grand Rapids, M ich.

Established in 1873 

BEST EQUIPPED FIRM IN THE STATE

Steam and Water Heating 
Iron Pipe

Fittings and Brass Goods 
Electrical and Gas Fixtures 

Galvanized Iron Work

T H E  W E A T H ER LY  CO.
218 Pearl S treet G rand Rapids, Mich.

A. T. KNOWLSON 
COMPANY

Wholesale Gas and Electric 
Supplies

Michigan Distributors for
Welsbach Company

99-103 Congress St. East, Detroit
Telephone, Main 5846 

Catalogue or quotations on request

Modern Plant 
Complete Stock 
Competent Organization 
Location

These advantages enable 
us to guarantee prompt 
and satisfactory shipment 
of all orders intrusted to 
our care. Special atten
tion to mail and telephone 
orders. ^  ¿e?

W o r d e n  (G r o c e r  C o m p a n y

Grand Rapids—Kalamazoo 

The Prompt Shippers
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Make Your Advertising Striking and 
Effective.

Shoe advertising is the making 
known, in some form  of public notice, 
of inform ation regarding shoes as de
sirable m erchandise to buy. Success
ful shoe advertising, in the run of 
the day’s work, is an art. a science, 
a philosophy, a subject and result of 
thought and hard work, and a m atter 
of fact and com m on sense. As such, 
it may be analyzed into elem ents con
cerning which theories may be an
nounced and principles predicated.

T he first th ing  a man should seek 
to do is to give his advertising  char
acter. H e may give character to  the 
appearance of his advertising by skill
ful use of draw n signature and origin
al border, careful selection of type 
panels and illustrations. H e m ay give 
heart and substance to this character 
by the honesty, conservatism , direct
ness, simplicity, com m on sense and 
logic of his argum ents in the text 
of his advertising. If his advertising 
is successful in steadily building up 
the business, then  he will know that 
he has succeeded in creating  real 
character in his advertising.

The shoe m erchant has only begun 
his cam paign when he has signed con
trac t w ith the newspapers. T hese 
con tracts are w ritten  o rders for a 
certain  num ber of colum ns of blank 
space. T h a t space is w orth nothing 
until it is filled with “copy.” Som e
tim es a m erchant will pay about forty  
dollars for the blank space, and use 
about forty  cents w orth  of time in 
filling it—m aking the whole expendi
ture  a poor investm ent. I ask for 
m ore thought and consideration to  be 
given to the “copy” th a t advertises 
shoes th roughout America.

You say that you w ant your adver
tising  to be striking, attractive and 
effective?—th a t you w ant it to help 
you into the good favor of the com 
m unity, and to build up fqr you an 
enviable reputation  in the w orld ot 
local business? T hen  do no t forget 
th a t only the best “copy” should ap
pear over your firm name. T here  is 
a way to  reach the intelligence of 
every person who sees your adver
tisem ent. I t  devolves upon the w riter 
of the advertisem ent to discover tha t 
way, to  reach each m an and woman, 
make their acquaintance and secure a 
favorable introduction and cordial wel" 
come for you and your m erchandise

T his m atter of “copy” w riting  is 
ra th er complex. F irs t, the atten tio  l 
and in terest of the consum er m ust be 
aroused; th is m ust be follow ed by 
creating  a desire for possession, 
which if affected by w riting  into the 
copy those qualities of clearness, force

and earnestness upon which all con
viction rests. Crow ning this, there 
m ust be the persuasive touch th a t fa
cilitates the final v ictory—the actual 
m aking of the sale.

T he chief reliance for success m ust 
be placed upon tru th  and accuracy, for 
the advertising man who allows' him 
self to w rite with extravagance an 1 
exaggeration, has stepped beyond the 
boundaries of prudence.

In this connection let us note the 
necessity for tru th  and honesty in ad
vertising.

The advertising man occupies a pe
culiar position in the business world. 
He m any be either a man employed 
by a m erchant, or the m erchant him 
self, and hence he represen ts the sell
er of the m erchandise. But, by the 
very fact of the publicity of his an
nouncem ents, he puts himself into a 
special relation with the public in 
which he stands as the representative 
of all those men and wom en who 
will be, or may be, buyers of the m er
chandise. In  this sense, he does not 
hold a stric tly  private position, but 
ra th er occupies a public office. T he 
w ords he w rites have the free in ter
pretation  of any and all who see his 
advertisem ent in new spaper, m aga
zine, store litera ture , stree t car cards, 
window cards, o r anyw here else. He 
is, therefore, under equal obligations 
to  be true to  the custom er and to 
the m erchant.

“ H onesty  is the best policy” is a 
saying old and trite, but never truer 
than in the business w orld of to-day. 
I t is m ore generally  appreciated than  
ever before. Hience the talk  of doing 
som ething to prevent ihe continuance 
of fraudulent and undesirable adver
tising  of shoes, which the honest shoe 
advertiser realizes is a danger and 
a m enace to  all legitim ate advertis
ing, in tha t it m isrepresents character 
of goods and conditions of m erchan
dizing.

I venture the prediction tha t it will 
not be m any years before shoe r e 
tailers, th rough  their local, sta te  and 
N ational associations, will secure and 
enforce laws th a t will m ake it im
possible for any dealer to advertise 
“sample shoes in all sizes” for every 
business day in the year—or for any 
dealer to advertise that, by clim bing 
a flight of sta irs the custom er can 
“save from  one to  th ree dollars on 
every pair”—or for any dealer to put 
on sale job lo ts of shoes four o r five 
years old, so old and out of date that 
it is difficult to  im agine how any 
m anufacturer could accum ulate such 
an assortm ent of junk, and to  ad
vertise such stuff as a special sale of 
“all the new est and best of the sea
son’s lasts and p atterns.” O rganiza-

R. R. L. SHOES MARE CUSTOMERS OF 
FRIENDS OF CUSTOMERS

Rindge, Kalmbach, Logie & Go., Ltd.
Grand Rapids, Mich.

ROUGE REX SHOES
No. 494

Durable
Pliable
Comfortable

Three qualities that make work shoes satisfy, and bring repeated sales 
and continuous profits to the retailer.

No. 494 is made of A-No. 1 Veal Stock with half double sole, standard 
screw and full bellows tongue: vamp triple stitched with strong linen thread.

No. 494 is a sure seller, and typifies the entire line of Rouge Rex 
Shoes in quality of stock and workmanship.

Let us send our salesman with samples.

HIRTH-KRAUSE CO.
Hide to Shoe

Tanners and Shoe Manufacturers 
Grand Rapids, Mich.
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tion of retailers is going to do away 
with all of this.

H onest shoe advertising is powerful 
and effective, exerting  its force ac
cording to  the law of natu re so well 
expressed by the fam ous essayist, who 
said, “I t  is the privilege of tru th  to 

.m ake itself believed.” T he success
ful advertising  m an was either born 
honest, has acquired honesty or has 
had it th ru st upon him, and has es
tablished for him self a high standard  
of honesty, looking tow ard justice 
and equity for the consum er. F o r he 
know s tha t by living up to  th is 
standard , he can com m unicate to the 
standard, he can com m unicate to  the 
readers of his advertising  his own 
know ledge of the goods he advertises, 
and his faith and confidence in them, 
and so inspire in the public respect 
and a wish to deal w ith him in busi
ness.

A fter ten years of advertising  ex 
perience, I pin my faith to  fact. T he 
strongest, m ost persuasive and effect
ive sta tem ent that can be made 
is a sta tem ent of fact. H ow  im port
ant, then, that we should deal at first 
hand with all the facts concerning 
our m erchandise, not indirectly 
through the perhaps over-enthusiastic 
buyer o r salesm an, but directly, with 
the goods in our hands, subject to the 
tes ts  of our own sight and touch 
W hen we have discovered and verified 
the facts, there is no be tte r advertis
ing than to give these facts frankly 
to the public.

In sta ting  facts, aim at sim plicity 
—not at sm artness, cleverness or

spectacular effect. L et us, if we can, 
be fresh, vigorous, forceful, direct, 
different and varied even to novelty 
in our style, but m ore than  all else 
let us be simple. T he necessity of 
stric t adherence to  tru th  and simplici
ty is well expressed in the w ords of 
a traveler and w riter of a past g ener
ation, who says:

“ I rem em ber, when in my younger 
days, I had heard of the w onders of 
Italian painting, I fancied the great 
pictures would be g reat s trangers: 
some surprising  com bination of 
color and form ; a foreign wonder, 
barbaric pearl and gold. W hen I came 
a t last to Rome, and saw with eyes 
the pictures, I found th a t genius left 
to  novices the gay and fantastic and 
ostentatious, and itself pierced direct
ly to the simple and true; that it was 
fam iliar and sincere. I now require 
this of all pictures, th a t they dom es
ticate me, no t th a t they dazzle me. 
P ictures m ust not be too picturesque. 
N othing astonishes men so much as 
com m on sense and plain dealing. All 
g rea t actions have been simple, and 
all great pictures are.”

W e may add—w ithout being charg
ed with facetiousness, I hope—that 
all g reat shoe advertisem ents and ad 
vertising  cam paigns will be simple, 
also, for the w ords of this thinker are 
quite as applicable to genius in shoe 
advertising  as to  the genius of Italian 
pain ters in com position and coloring.

Ju s t a few personal conclusions, 
culled from  my experience, may have 
som ething of interest. I am convinc
ed of their accuracy, a lthough that 
m ight be difficult of dem onstration.

T here  is noth ing to equal new s
paper advertising  to b ring  purchasers 
into a shoe store.

Use as much new spaper space as 
your volume of business will stand, 
carefully selecting the publications in 
which your publicity will appear, and 
signing the largest con tracts you can 
afford.

Use large space for the individual 
advertisem ents, on the ground that 
it has been proved th a t doubling the 
space m ore than  triples the results, 
and quadrupling the space increases 
the re tu rns m ore than  six times.

Make your advertising  continuous, 
in season and out of season, pushing 
the cam paign when the season is on, 
but never dropping out entirely  even 
in the dullest season. Dull season 
advertising increases the harvest when 
trade begins.

Supplem ent your new spaper adver
tising by show ing the actual goods as 
advertised, in w indows and in inside 
display cases. T hese shoe displays 
exert on m any people the final psy
chological force required to  change a 
desire to possess the goods into a de
term ination  to buy.

Do not be afraid to  put plenty of 
reading m atter into your advertise
m ents, of course, w ithout crowding. 
Give strong  display to headlines, 
prices and firm nam e to win the no
tice of men and women wdio m erely 
skim advertisem ents; but add, in 
sm aller type, com plete argum ents for 
the perusal of those who will read ad
vertisem ents through and through. 
T hus you reach both classes, each in

the way in which it is m ost deeply 
affected.

Do not expect your advertising to 
do m ore than bring people into your 
sto re; it is not to be relied upon to 
sell the goods. F o r the actual selling 
of shoes, salesm anship and store serv
ice will be responsible.

Though there have been such things 
as advertisem ents in all ages and in 
alm ost all lands,• m odern advertising, 
including shoe advertising, is only in 
its period of beginnings. F or the 
present, it is both a beginning—and 
an encouragem ent of g rea ter things 
in the future. W e are reaching a 
point where we may expect m arket 
innovations and developm ent—an evo
lutionary process into another stage 
of progress. Exactly  w hat it will be, 
no man knows. But we do know that 
it will follow psychological principles 
—that it will be simple, direct and 
common sense—and that it will be to 
the advantage of the consum ing pub
lic. No class of m erchants, should 
watch this developm ent with m ore a t
tentive in terest than A m erican's shoe 
retailers.— O. K. Johnson in Shoe 
R etailer.

One kind of a coward is a man who 
rem ains away from his office the first 
day of each m onth.

HONORBfLT
SHOES

Get to Know Our Salesmen
They Are Now Out W ith Our NEW SPRING LINE 

of the following SPECIALTIES
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A STORY IN  RHYM E.
An im plem ent farm er m oved into our town 
W ho thought himself wise, and looking around 
Saw a man called “A D ealer” living at ease 
Raking in m oney with a go as you please.
“N ow ”, says the farm er, “th ere ’s room  for one more,
I ’ll buy me an auto  and ren t me a store,
Make a con tract of sale of goods in my line.
Place them  on the m arket. Now th a t looks fine.
I ” con tract the spreaders, they ought to  sell,
Perhaps, too, a binder and m ow er as well.
T hese are the ones that bring a good price;
I ’ll clean up a thousand or m ore in a thrice.
I own my home, as well a good farm,
And am sure I can trade w ithout doing harm.
T he m akers will do it because I am good 
And w hat I don 't know, no one else should.”
So m uses th is farm er as he gets into line,
T o  make a “new dealer” and do it up fine.
Away goes a le tte r to the harvester man,
W ho sends down a blockntan as fast as he can 
T o  w rite up his con tract in w onderful haste,
F o r sure this poor farm er has m oney to  waste.
And as he is good w ithout much to learn,
He draw s up a con tract and gives him a turn.
“ Now,” says the blockntan, “ L e t’s take a ride;
I have a good prospect, with o thers beside;
W e’ll canvass the country and beat D ealer Brown 
W ho has sold them  for years, the oldest in town.
W e’ll s ta rt in with Jones for he w ants to  buy,
And next go to  Sm ith and give him a try.
W e’ll sell tw o or three to give you a s ta rt,
By g etting  signed orders, which you have a part.”
T hey drive up to  Jones’ as fast as they can 
T o give him a smile, extend out a hand.
W ell, Jones he falls for it, so easy you see,
But first nam es the price before he’ll agree 
To sign up the order. “ Pay in the fall—
If the crops fail you, don’t pay it a t all.
T he paym ents are easy, one, two, th ree years,
T he m achines will m ake good, don’t have any fears.” 
“W e’ll now drive to  Sm ith’s and give him a rub,
I ’ll keep the order, you keep the stub.
W hen he gets his machine, throw  in the tw ine 
W e think we can hold him to paym ents on time.
W e close for the m om ent, sale num ber one,
Y ou’ve m ade a good profit, your s ta rt has begun.
W hen we get up to Sm ith’s, you bring  it around,
T his is the place w here the best crops are found.
F or Sm ith is a sooner and hard to agree,
Money sticks to  him like bark to a tree.
Hie will w ork hard  to  low er our price
But to take on his order, will look very nice.
But here we are now.” “Smith, how do you do;
W e ju st drove over and w ere looking for you;
W e heard you are needing a binder to bind 
And we are ou t selling ju s t the righ t kind.”
“Oh, ho,” says Sm ith smiling, “now w hat is your price? 
I hear th a t your b inder w orks w onderfully nice,
But I have been talk ing  w ith a dealer nam ed Brown 
W ho has been for years selling b inders around.
H is prices are higher, though he deals on the square, 
And when I need parts, he has them  all there.
Now if you sell me, you m ust beat D ealer Brown 
O r I ’ll get it from  him w hen I nex t go to town.
H e has a standard  m achine—tim e tested  and tried—
W ill w ork with tw o horses, carry  bundles besides.” 
“W ell,” quotes the agent, “w hat you say m ay be true; 
H ere is the point, w hat we say we will do.
W e build a m achine with a hundred less parts,
I t  is well put together by men of high arts.
W hen it ties up a bundle it w astes no t of string,
D on’t clog in the aprons, it’s an open end thing.
T he levers w ork easy, all parts free from  flaws 
And sure it’s a w onder how easy it draw s.”
“V ery well,” says Sm ith smiling, “how much for cash? 
You throw  in the twine, a whip with a lash,
A set of those trucks, canvas cover and knives,
F o r I w ant all the fixings,” Sm ith quickly replies.
“Now, Mr. Smith, th a t’s a lo t to throw  in,
But we w ant your o rder as you have the tin.
W e’ll throw  in the ex tras for one th irty  five 
Deliver it here with tw o ex tra  knives.”
“No, you can do better, o r I ’ll go and see Brown 
W ho has quoted me bette r if I bring it from  town.
But say, Mr. A gent, how are you on the trade?
I ’ve an old m achine there, the best ever made.
If  you will take th a t and allow me enough

H. Eikenhout & Sons
Jobbers of Roofing Material

GRAND RAPIDS, MICH.

Figure out how much Building Paper you can use 
this fall, and let us give you a price on it.

Order Hay T ools N ow
AND BE SUPPLIED, AS 
THE SEASON IS SHORT

We Carry
Meyers Hay Tools 

Whitlock Rope 
Diamond Steel Goods 

Blood’s Scythes 
Fenn’s Snaths

Pike & Carborundum Scythe Stones

Other Seasonable Goods
Michigan Oil Cooks

Continental Line Window and Door Screens 
White Mountain and Arctic Freezers

Garden Hose
Revero, Moose—Half and three-quarter inch. 

Sphinx, Elk—Half and three-quarter inch. 
Gulf, Clipper—Half and three-quarter inch.

Michigan Hardware Company
Exclusively Wholesale

Ellsworth Ave. and Oakes St. GRAND RAPIDS, MICH.

Foster, Stevens & Co.
Wholesale Hardware

157-159 Monroe Ave. :: 151 to 161 Louis N. W.

Grand Rapids, Mich.

Use Tradesman Coupons
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I ’ll give you the cash and buy of your stuff.
You are still m aking half;” as he bluffs their surprise 
W hose skin would crack if he closed up his eyes.
Up speaks the new dealer, “W e m ust have your biz 
And if price does the business, cut price it is.
W e’ll take your m achine and cut it a ten, ^
So sign up the order, here is pencil o r pen.
T his closes the finals to deal num ber two,
P u ts over another, w hat else could they do?
So on after the o thers, w hoever they  be 
And finally land their m an num ber three.
T his m anner of sales runs on until fall 
W hen a se ttlem ent m an on the new dealer calls.
“ I ’ve called to m ake se ttlem ent,” he says un-abashed, 
“ H and over your note and give me the caslu 
You owe me tw o thousand, a little  bit m ore.”
“ But I ’ve no t go t it,” says the m an of the store.
“W here has it gone,” says the man who is wise,
“ I vow I don’t know ,” with a  look of surprise.
“ I had a good sale, some sold for cash, ^
Some I have traded  for a lo t of old trash.
F o r some I took notes, as good as the bank 
And a horse th a t I took, w as re-sold to  H ank.
Now I figure it up there m ust be some lost. n 
W e sold at a profit, how much did they  cost? ’
“Now, Mr. New D ealer, we’ll be easy on you,
Take your note for a balance, a thousand is due.
W e’ve figured your notes and counted your cash.
T he balance will settle, w ithout counting the trash ,
Y our note w ith a m ortgage secured by the farm  
W e ’ll accept w ithout in terest, so don’t look alarm ed. 
W e’ll give you a con tract on which to m ake good,
O thers have done it, you could if you would.
Now you have signed it, thanks th a t’s all right,^
I ’ll pocket the proceeds and bid you good-night.
“Now,” ponders the New Dealer, “I ’ll try  it again,
T ru st to  my luck, for they  all do the same.
I ’ll buy for a hundred and add on a ten,
Sure in the difference is the profit, by hen.
Now Brow n over there, is taking his ease 
H as laid by some m oney by selling to please.
H e sta rted  in business no t so m any years ago 
And how he m ade good, I reckon I know.
I ’ll go and do likewise, I ’ll get in the game 
Sell Tom , Dick and H arry , no m atte r w hat name.
As long  as I sell for m ore than  the cost 
I ’m sure th a t the profits will cover my loss. ’
W e will now draw the curtain, step over to  Brow n s 
T he m an w ho m ade good and ease he had found.
W e'll ask him to  loan us his key to  success 
T he one th a t all dealers ought to  possess.
“ I ’ll be only too glad,” says frank Mr. Brown 
T o  show you the way th a t I to success found.
T h a t b rought me m y trade, m ade me some cash,
H ow  I guard against losses, resulting  in smash.
I first buy my goods of those who are fair,
W ho do no t play double and feed me ho t air.
Now when they arrive, I check the_ goods in,
If it happens repairs, I place them  in bins,
All num bered and le ttered  according to part 
W here I could go to  them  alone in the dark.
T he regu lar goods, I place on my floor 
W ith  sam ples com plete set up by the door.
W ith  this all finished, I figure my cost 
And sure w ith m y figures to  cover all loss,
By charging up time, m y ren t and expense,
Even postage I add, for my future defense.
U pon th is I add profit, th is key I possess 
And standing firmly by it, to reach m y success.
In  selling m y goods I try  to be nice,
And quote one and all, my one only price.
Some may rem onstra te  and say_, neighbor Jim  
H as quoted him better, a special to  him.
F o r th is I care not nor do I complain,
But show them  m y service, ’tis th is I explain.
I show them  though higher they  m oney will save,
I stick to the tru th , though they say I ’m a knave,
And when I have sold him he is pleased to declare 
T h a t Brown sells the goods, no o ther compare.
T hey go from  my store no troubles to  brood,
T heir troubles are ended, I knew th a t they  would. 
They always come back w hen they w ant any more,
T his is the way we succeed with our store.
I read the trade  journals, all published by men 
T he “Savers of life,” by the pow er of pen;
T hey m ay no t be holy o r alw ays just right,
I t ’s a help to us all to read w hat they w rite.
Upon every subject they speak out the tru th ,
And when they hit hard can furnish the proof.
T hev  teach us the difference betw een sw ord and pen, 
T h a t a little  m ore gospel will m ake bette r men.
T hey  help extend trade, if we wish to apply 
T he m ethods they teach and of whom  to  buy.
T heir colum ns are full of the la test and best,
F rom  these I posted and gave them  a test.
I wish to m ake m ention of paying my bills 
W ithou t w orry  or frigh t th a t brings nervous chills,
I buy w hat is needed, they can sell me no m ore 
O r I would be filled from  g arre t to floor,
D iscount my bills prom ptly, no t several days late 
But en ter a record  th a t gives me the date.
In  selling, I sell for cash or a note,
As failing in this, I m ight have been broke,
W hen the goods are delivered no t after they ’re tried. 
Sell only such goods as are know n far and wide.
I buy of the m akers th a t don’t double play,

T rea t them  all fairly in a frank open way.
W hen I send in an order, though small in am ount 
I m ake it so plain th a t it com es on a count.
T h is rule I apply in getting  repairs
W ith  custom ers w aiting, all hurry  for theirs,
I look up the list and send in the price,
I t  comes w ith the asking, back in a thrice.
I realize a m aker cannot have small accounts 
F rom  D an to  B eersheba for these sm all am ounts,
No m ore can I, no be tte r than  they 
Take chances on such w ith prom ise to  pay.
I never stand out and say w hat a fool
W hen through some m istake they ship the w rong tool,
But quickly advise them  an e rro r  w as made,
Ship on ano ther I ’ll see th a t your paid.
A nother point here, th a t I wish to  m ake plain,
T h a t an o rder and con tract are one and the same,
And when I have made it for goods th a t I buy 
I will always stand by it, roo t hog or die.
I never cancel, for cancel m eans loss 
A nd adds one m ore item  in figuring cost;
No m atte r if I o r they  are to  blame,
Som ebody pays it, if Brown is m y name.
T he w ay th a t I figure the poin t is ju st here—
If I get it allowed, we pay it next year.
W e m ay th ink  it mean, th is much I know 
I t  is added expense w herever you go.
’T is be tte r by far to  tu rn  a traveler down,
And no t be afraid he will call on o thers in town,
T han give him an o rder to  tie up his goods 
E xpecting  to  cancel, as some dealers would.
T h e re ’s tru th  in the gospel, do as you would,
Live and let live, as o thers you should.
’T is th is th a t I practice day after day,
And sum up my finals—there’s no o ther way.
But say, I am drifting,_ I w as talk ing  of ways 
T h a t brings me my business and w here success lays.
I sta rted  in here, it’s some years ago;
Some said I would fail if I did no t go slow,
But o thers advised me to be of good cheer,
Be prudent, buy careful, have noth ing to  fear.
W ell I sta rted  at once to  get into the race,
D eterm ined th a t busting  I ’d keep from  my place. 
T hough  business then w as conducted on wind 
A nd the longer the time, the ligh ter the sin,
I plodded along in the same old way
T h at I had been told, take his prom ise for pay,
U ntil I soon found th a t m oney w as tigh t 
And the way I w as going would do me up right.
W ell ju st about then, like a s ta r in the E ast 
Came a le tte r inviting, which told of a feast;
T he place it was L ansing in the S tate Hall,
W here the im plem ent dealers both great and small,
W ould gather together and fram e up a plan 
T o  bette r conditions—all come if you can.
W ell, I w ent with decision, found much to learn,
And a good healthy bunch, all spoke in their turn. 
Some thought it was frosty, o thers said it would last, 
O thers w ere doubtful and b rought up the past.
W ell no m atte r w hat happened, this much is true 
T his m eeting brought benefits for me and for you.
W e sta rted  a som ething that brought in m ore pay,
By teaching the new the much b etter way.
T hey taught above all to  figure the cost.
N ot sell goods too cheap ly ,'o r all would be lost.
T hey taught us protection, they taught us to  give,
T o  cut down expenses to let o thers live.
T hey saved -us insurance, they saved in good will, 
Secured bette r discounts from  factory  and mill.
Say, th a t’s no t all, th e re ’s a new one of late,
W ith  an Audit Com m ittee, they ’re saving us freight.
I cannot tell all of the ‘is’ and the ‘ain’ts ’,
But th is I ’m sure, they ’ve adjusted  com plaints.
You asked inform ation, th is then  I ’d explain:
A m em bership did it and m ade me th is gain;
M ade me this store w ith cash in the bank,
Bought me this auto, now whom  should I thank?
I own th a t I did it by adopting  new ways,
Installing  a system  and found th a t it pays.
I know  w hen I sell that my prices are right,
My profits are here when I leave for the night.
T his all came about by attend ing  these m eets,
W here dealers are b ro thers ever ready to  greet,
T o  bring  out in council, asking justice for all,
In  Annual M eetings held once in the fall.
A spirit of fairness th a t all m ay join hands 
Connected on earth  w ith good will to  men, 
P ro tec ting  my business with pencil and pen.
You m ay have m y sto ry  of how I succeed,
N ot selfish to  neighbors o r swallowed in greed,
I stand by m y colors of justice and right,
If  you’ll excuse me, I ’ll bid you good-night.”

P a r t Two.
T his picture of business, so true yet so old,
O ught to  set o thers th inking to get in the fold.
W e m ay or m ay no t all be like Mr. Brown,
But the im plem ent farm er is everyw here found.
L et us ju st for a m om ent change our tex t 
T o  point out the dangers to all of our sect.
O ur business is d rifting  fast onto the shoals,
T he rocks of destruction  will soon take our tolls, 
U nless you who are dealers give us a hand 
T o  pull by these w reckers now over our land.
T h ere ’s one w ay to  do it, unloosen your sails,
A good local club can put crimp in their tails.
Now do no t be selfish nor hold up by greed,
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W hat Some Michigan Cities are 
Doing.

W ritte n  fo r th e  T ra d esm an .
K alam azoo has asked the State 

Railway Commission to provide ad
ditional pro tection  to the public at 
m ore than half the crossings in the 
city. T h is action is a resu lt of the re 
cent fatality  a t P o rtage  street.

T he A m erican Card Co., of K ala
m azoo, next to the largest concern in 
the U nited  S tates m aking playing 
cards, has closed its factory  for an 
indefinite period and the officers state 
th a t operations will not be resum ed 
until the fight am ong o ther card m anu
facturing  concerns of the country.

which has been going on for five 
years, is ended. The fierce com peti
tion has dem oralized prices.

Coopersville will hold its fifth an
nual picnic and barbecue A ugust 21.

T he A m erican Cash R egister Co., 
Saginaw ’s new industry, has aw arded 
con tracts for its factory  buildings.

T he M otor Castings Co. is en larg
ing its p lan t a t Pontiac.

Saginaw is preparing  for the race 
m eet to  be held there the second 
week of Septem ber.

T he K alam azoo Stove Co., K alam a
zoo, has sta rted  the season’s opera
tions with a full force in all depart
m ents.

T he annual Germ an picnic will be 
held in Kalam azoo Aug. 28 and visi
to rs  are expected from  Ingham , Cal
houn, E aton  and W ashtenaw  coun
ties.

K nights of Py th ias of the S tate 
will assem ble at K alam azoo Sept. 2 
to 4 for the S tate convention.

T he M enom inee Com m ercial Club 
has ordered 1,000 bu ttons for d istribu
tion, which will read “M enom inee is 
a Good Tow n to  Boost.”

Pontiac is considering plans for in
stalling a boulevard lighting  system .

Scottville will celebrate Aug. 21 
and 22, the affair being under the aus
pices of the Business M en’s A ssocia
tion of tha t city.

The city m arket grounds a t Saginaw 
are being com pleted, the w ork includ
ing tile, drains and sewers.

T he Com m on Council of M uskegon 
has turned down tw o applications for 
perm ission to extend store fron ts and 
there will be no m ore extension of 
sto res into the streets.

L ansing milk dealers have raised 
the retail price a cent a quart, and 
prices are now eight and nine cents.

T he Michigan State F ire  P revention 
A ssociation will m eet in M enominee 
Aug. 19.

M enom inee m erchants are discus
sing ways and m eans of keeping trade 
at home.

B attle Creek is try ing  to  induce 
the M ichigan C entral to  try  out m otor 
electric cars on the Goshen division, 
w ith hourly service. U nder the p res
en t plan of operation as a steam  road 
there are only tw o tra in s a day each 
way.

Cadillac may open a city m arket and 
establish m arket days.

W hite  Cloud’s reunion and hom e
com ing will be held Sept. 8-14 and 
business men have organized to boost 
the affair, w ith Dr. C. A. Row, C. E. 
Cooper and L. W . F uller as m em bers 
of the Executive Com m ittee.

Bay City will clean up its segrega t
ed d istric t of vice and Aug. 20 has 
been fixed as “m oving day” for its 
scarlet denizens.

T he new school census at Pontiac 
show s an increase of 349 children over 
a year ago.

N egaunee has passed a milk ordi
nance. which provides for an inspector 
and regulates the sale of milk, cream 
and butter. A lm ond Griffen.

Teaching Correct Grammar.
T he teacher was try ing  to break 

Sam of the habit of saying “ I have 
w ent.” T he task seemed hopeless, but 
she persevered bravely. As a last re 
sort she had the boy stay after school 
and w rite tw enty  tim es on the b lack
board: “ I have gone hom e.”

Called from  the room  presently ,

Come across with your neighbors to  follow th is creed 
By insisting tha t m akers trea t one and all fair,
Insisting  that everyone play on the square.
Now the w ord organize to some gives a pain,
W hile others, w ho’re thinkers, come in when it rains;
But think w hat you will or do w hat you may,
If we don 't stand together the devil’s to  pay.
All dealers take w arning to the sign of distress,
Come over and help us, let all do their best.
O ur ship is now sinking, w e’ll go on the rocks 
U nless you give a hand and make for the docks,
W here protection  and progress, fair profits as well 
W ill make m achine business for dealers to  sell.
If you’ll join with our m em bers in seeking righ t ways,
Y ou’ll find in the end th a t the system  well pays.
A pull a t the pum ps will bring her th rough still,
P ro tection  will land her, so w ork w ith a will.
You have much to win with, all to  lose,
An im plem ent dealer will soon have to  choose 
Vvith selling direct, w hat then  will you find?
N othing to do. FHow does th a t ease your mind?
Y our business gone, your tow n out of commish,
Caused all by indifference, is th is w hat you wish?
Since shipm ents by parcel now go in the mail 
It helps out the ‘loger to spread on m ore sail.
T he fact is just here, care no t how it sounds,
Such houses are grow ing by leaps and by bounds.
The proof of the pudding is chewing the string,
Ju s t read your papers and see how they sing 
T o  the tune of two hundred m illions o r more.
Goods th a t m ight have been bought at your store.
Now do not lam ent or read th is with surprise 
These figures so large, they give you sore eyes;
F or this is only one of the m any tha t be.
At the rate  we are going m any o thers you'll see.
To the regular dealers. I'm  go ;ng to speak plain 
And tell you the tru th  of the im plem ent game.
T hat our path is not golden or covered with flowers.
O ur time goes to o thers and we work at all hours.
Between buyer and m aker, we stand for a lot,
W hile we hold the bag, they 've got the pot.
Need I say m ore upon it o r who is to blame,
F or its fish or cut bait in the im plem ent game.
How can we change? we’re so long in the ruts,
W e’ve learned to use sw ear w'ords while screw ing the nuts; 
Stood for dam nation and for high priced repairs,
W hen we sum up our profits the m ost of it’s theirs.
But say, Mr. Dealer, let all these th ings pass 
And listen with ears as long as an ass, .
Tf you wish to b ring  changes in way of reform  
Put your hand to  the wheel, help w eather the storm ,
Get out and work, now don’t be a dub,
But w ork w ith a will to form  local clubs,
Get all your m em bers to join with the State 
W ho m eet once a year and rem em ber the date.
T ry  and make one th a t would to  see rise 
The m ist now heavy in the im plem ent skies,
Make the standard  of m em bers, no o ther com pare,
W hen they m eet in convention be sure and be there.

P art Three.
W e will close, Mr. Dealer, this dram a of life,
W ith  its thorns and its th istles so everyw here rife.
T cannot tell all in th is day of much greed.
But pluck out the roses from  am ongst foul weeds.
Rem em ber all natu re which you see at a glance,
Is run on a system  and no t on a chance,
A system  so perfect tha t no t even a flea
But w hat counts in its purpose to help you and me.
O ur C reator was wise when H e gave us the land,
But to  bring us home com forts. H e added our hands,
And to balance it all, He gave m an his brains 
T h a t he m ight control all, and handle the reins.
T h a t H is purpose was good, no m an can deny 
Rut does man do his best, or some even try  
To help his conditions o r do with his hands 
T he w ork laid upon him that our M aker dem ands?
H ow  much b e tte r for all if we cut out our greed,
W illing th a t all should partake of their need.
Help one ano ther as the conditions demand,
W ith these w ords for our final, “U nited we stand.”

F. M. W itbeck.

George P. Chambers, Secretary of 
the Alpena Cham ber of Com m erce for 
the past th ree years, has resigned to  
accept a sim ilar position a t M enom i
nee, en tering  upon his new duties 
Sept. 1.

she retu rned  to  find Sam ’s task ac
com plished and him self absent. On 
her desk, w ith the proof of his 
obedience, was a note:

“D ear teacher: I have w rote w hat 
you told me, and have w ent hom e.”

FANCHON
THE

QUALITY
FLOUR

From Kansas

Judson Grocer Co.
The Pure Foods House 

GRAND RAPIDS, MICHIGAN

WHOLESALE DISTRIBUTORS FOR 
WESTERN MICHIGAN
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Must W e Be Slaves to an Octopus.
Lansing, Aug. 10—T his U nited 

S tates is now in a sta te  of civil war. 
W hether we choose to call it th a t or 
not, nevertheless it is such in reality. 
F rom  M issouri comes repo rt th a t the 
lead m iners have voted to  strike. T he 
W estern  Federation  of M iners has 
been w orking the camp. In  D uluth a 
strike of dock hands; in M ontana the 
telegraph opera to rs; in Cincinnati the 
team sters; and all spring and sum m er 
a constan t succession of strikes.

O ne m ight say, if the people do 
not w ant to work, then don’t; but do 
no t in terfere  w ith o thers who do w ant 
to work. T he w orking people of this 
country  are be tte r paid, clothed, fed 
and housed than those of any o ther 
country on earth . W e have civil lib- 
erity—too much, I fear. T hen why 
all th is insurrection? A nsw er: T he 
Am erican F ederation  of L abor.

A gitato rs are in every shop, fac
tory, mill and mine of this country, 
inciting the w orkers to rebel against 
those who provide them  w ork and 
w ages; m aking them  dissatisfied: 
prejudicing their m inds; teaching 
them  to disrespect their em ployers; 
instilling hatred, jealousy and rebel
lion in the m ind of every m an who 
will listen. Som etim es by coercion.

The A m erican Federation  of Labor 
is at the roo t of the whole m atter.
I t  desires fresh recruits and m ore 
funds to fatten  its insatiable appetite. 
T he em ployers of labor in this coun
try  are not ty ran ts. In  fact, many 
em ployers provide every com fort for 
their w orking people, which were un
heard of. Yet, when the F ederation  
gets to work, we hear of the tyranny, 
oppression and abuse of w orking 
men. etc., m erely hatched-up excuses 
of the agitators. Men who never 
knew  of the com forts of life in their 
own country  are clam oring for luxu
ries here.

E very battle  won by this aggrega
tion of ag ita to rs is draw ing the noose 
tig h te r around the th ro a t of this 
N ation. W e have cuddled, nurtured, 
laughed at and played with this 
A m erican “hopeful” for years, g ran t
ing every dem and f6r the benefit of 
the w orking man, until a t the present 
tim e it is a hydra-headed m onster 
which bids fair to  devour the uni
verse, as well as its p rogenitors. Tts 
m otto  is, Rule o r Ruin.

E very battle  won by this m onster 
but fattens its own bones—the men, 
blinded by its prom ise for gain, lose 
m ore in w ages than  the ir ex tra  earn 
ings could replace in m any m oons. 
Y et the paid ag ita to rs go about like 
princes, w axing fat with ease, living 
at $5 a day hotels, sm oking frag ran t 
H avanas, drinking 25 cent drinks and 
calling upon “likely” parties, holding 
m eetings in the parks, flashing dia
mond rings and exhorting  their poor 
dupes to hold on even if they starve! 
T hen, w hen the fight is over, they are 
sent to  E urope as “delegates” to  con
tinue their work. D o you w onder 
there are so m any striv ing  for prom o
tion? Soft snap for the ag ita to rs— 
not so for the dupes who have been 
reduced to the starvation  limit 
th rough  long weeks of idleness.

FLow long will the A m erican people 
slum ber and blink their eyes at this

m enace? M ust we, in this free coun
try, be slaves to th is octopus, the 
m ost gigantic trust, the m ost unfair 
and defiant organization  in the world 
today? M innie W . Beers.

C O M IN G  C O N V E N T IO N S  TO  BE H E L D  
IN  M IC H IG A N .

August.
B lue R ibbon R aces, D e tro it, 11-16.
G rand  C h ap te r  R oyal A rch  M asons, 

A nn A rbor, 18-22.
E lec trica l W o rk e rs  of M ichigan, S ag i

naw , 22-23.
M ichigan B la ck sm ith s’ an d  H orse - 

sh o e rs ’ A ssociation , Saginaw , 25-26.
M ichigan C h ris tian  E n d eav o r U nion, 

G rand  R ap ids, 28-29-30-31.
Social O rder of M oose, D etro it.

September.
M ichigan S ta te  M edical Society, F lin t. 
M ichigan L ib ra ry  A ssociation , M uske

gon.
M id -W est A ssociation  of D eaf M utes, 

G rand  R ap ids, 1.
C en tra l G erm an  C onference, G rand  

R ap ids.
W e st M ichigan S ta te  F a ir , G ran d  R ap 

ids, 1-6.
G rand  Council O rder S ta r  of B e th le 

hem , D etro it, 2.
S ta te  E n c am p m en t K n ig h ts  of P y th ia s , 

K alam azoo, 2-3-4.
M ichigan P o s tm a s te rs ’ A ssociation , 

T ra v e rse  C ity, 3-5.
G rand C ircu it R aces, K alam azoo , 4-8. 
M ichigan R e ta il Shoe D ea le rs’ A sso

ciation . D e tro it, 9-11.
M ichigan B ean  G row ers’ A ssociation , 

G rand  R ap ids, 10-11.
M ichigan S ta te  F a ir , D e tro it, 15-20.
G rand  C ircu it R aces, D etro it, 15-20. 
M ichigan F ed e ra tio n  of L abor, K a la m a 

zoo. 16-19.
M ichigan A ssociation  of Local F ire  I n 

su ran ce  A gents, D e tro it, 17-18.
L eague  of M ichigan M unicipalities, 

Jack so n , 17-19.
R e-un ion  N in th  R eg im en t M ichigan 

V ete rans, D etro it, 19-20.
A m erican  P o rtla n d  C em ent M anufac

tu re r s ’ A ssociation , D e tro it, 23-25.
A m erican  Road C ongress, D etro it, 29- 

O ctober 4.
A m erican  A utom obile A ssociation , D e

tro it, 30-O ctober 3.
E a s tm a n  K odak  E xposition , G rand 

R ap ids, 29-O eiober 4.
October.

M ichigan A ssociation  of B u ilders  an d  
T ra d e rs ’ E xchanges , G rand  R apids.

M ichigan S ta te  P h a rm a c e u tic a l A sso 
c ia tion . G rand R ap ids, 1-2.

M ichigan P h a rm a ceu tica l T ra v e le rs  
A ssociation , G rand  R apids, 1-2.

M ichigan Good R oads A ssociation , D e
tro it, 1-3.

M ichigan B ranch  of th e  In te rn a tio n a l 
O rder of th e  K in g ’s D au g h te rs  an d  Sons, 
M t. C lem ens, 1-2-3.

G rand  Lodge L oyal O rder of Moose. 
A nnual C onference on V ocational G uid

ance, G rand  R ap ids, 19-20.
M ichigan S ta te  F ed e ra tio n  of A rt A s

socia tion , G rand  R ap ids, 21.
M ichigan F ed e ra tio n  of W om en’s Clubs, 

21- 22.
G rand  Council of th e  I. O. O. F ., K a la 

m azoo, 21-22-23.
N a tio n a l A ssociation  fo r th e  P rom otion  

of In d u s tr ia l E du ca tio n , G ran d  R apids, 
23-24-25. , .

M ichigan Bee K eepers A ssociation , 
D e tro it. , . _

M ichigan S ocie ty  of O p to m e tris ts , D e
tro it. „  , , . ,M ichigan S ta te  T e ach e rs  A ssociation , 
A nn A rbor, 30-31.

November.
M ichigan R e ta il Im p lem en t a n d  V ehicle 

D ea le rs’ A ssociation , G rand  R ap ids, 
11-12-13. „  *

N a tio n a l B a p tis t C ongress, G rand  R a p 
ids.

December.
M ichigan K n ig h ts  of th e  G rip, G rand  

R apids.
M ichigan B ran ch  of th e  N a tio n a l Bee 

K eep ers’ A ssociation , D etro it.
January.

M odern M accabees of th e  U n ited  S ta te s , 
Bay C ity, 11-15.

R e ta il W a lk -O v e r A ssociation , G rand 
R apids.

February.
R eta il G rocers and  G enera l M erch an ts  

A ssociation , G rand  R apids.
M ichigan A ssociation  of C ounty  D rain  

C om m issioners, G rand  R apids.
M ichigan R e ta il H a rd w a re  D ea le rs’ A s

socia tion , K alam azoo, 17-20.
March.

M ichigan A ssociation  of M as te r P lu m b 
ers, G rand  R apids.

July.
M ichigan  S ta te  B a rb e rs ’ A ssociation , 

F lin t . ,
M ichigan R e ta il J ew e le rs ’ A ssociation , 

G rand  R ap ids.
M ichigan A ssociation  of Police Chiefs, 

S heriffs  a n d  P ro se cu tin g  A tto rn ey s, A l
pena.

T o have two prices now adays for 
any kind of goods is to  m ake every
body suspicious th a t there is a third 
still low er th a t som eone else is 
getting.

B ean  H arvesters
S gSlW B E A P tgg i

The season of the year is here when your customers will want BEAN 
HARVESTERS. We have a very complete stock on hand and can ship 
promptly. Do not delay but get your orders in before the rush.

Mail orders given prompt attention. Particulars on request.

Brown & Sehler Co.
Grand Rapids, MichHome of “Sun-Beam” Goods

Reynolds Flexible Asphalt Shingles
H A V E  E N D O R S E M E N T  O F  L E A D IN G  A R C H IT E C T S

Reynolds Slate Shingles After Five Years Wear Wood Shingles After Five Years Wear

Beware of Imitations. Ask for Sample and Booklet.
Write us for Agency Proposition. Distributing Agents at

Detroit Kalamazoo
Saginaw Battle Creek
Lansing Flint
Jackson Toledo

Columbus Youngstown
Cleveland Buffalo
Cincinnati Rochester
Dayton Syracuse

And NEW YORK CITY

Utica Milwaukee
Scranton St. Paul
Boston Lincoln. Neb.
Worcester Chicago

H. M. REYNOLDS ASPHALT SHINGLE CO.
Original Manufacturer, GRAND RAPIDS, MICH.

Klingman’s Sample Furniture Co.
The Largest Exclusive Retailers of 

Furniture in America
Where quality is first consideration and where you get the best 

for the price usually charged for the inferiors elsewhere.
Don’t  hesitate to write us, You will get jiist as fair treatment 

as though you were here personally.

Corner Ionia, Fountain and D ivision  Sts.
O pposite M orton H ouse Grand Rapids, M ichigan

C H I C A G O
B O A T S

Graham & Morton 
Line

Every Night

Safes That Are Safe

SIMPLY ASK US 
“Why.do your safes save their 

contents where others fail?” 
SA FE SAFES

Grand Rapids Safe Go. 
Tradesman Building
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Grand Council of M ichigan U. C. T .
G rand C ounselor—E . A. W elch, K a la 

m azoo. _ _ . _
P a s t  G rand  C ounselor—John  Q. A dam s, 

B a ttle  C reek.
G rand  J u n io r  C ounselor—M. S. B row n, 

Sag inaw .
G rand  S ec re ta ry —F re d  C. R ich te r, 

T ra v e rse  C ity. _  _
G rand  T re a su re r—H e n ry  E . P e rry , D e

tro i t.  _ ,
G rand  C onductor—W . S. L aw ton , G rand 

R ap ids. . _  ,
G rand  P a g e —F . J . M outier, D etro it. 
G rand  S en tinel—Jo h n  A. H ach , J r . ,  

C oldw ater. . ,
G rand  C hap la in—T. J . H an lon , Jackson . 
G rand  E x e cu tiv e  C om m ittee—John  D. 

M artin , G rand  R ap id s; A ngus G. M c- 
E ach ron , D e tro it: Ja m e s  E. B u rtless, 
M arq u e tte ; L . P . T hom pkins, Jackson .

Michigan Knights of the Grip. 
P re s id e n t—F ra n k  L. D ay, Jackson . 
S e c re ta ry  an d  T re a su re r—W m . J . D ev- 

e reaux . P o r t  H uron .
D irec to rs—H . P . Goppelt, S ag inaw ;

J . Q. A dam s. B a ttle  C reek ; Jo h n  D. 
M artin . G rand  R ap ids.

Michigan Division, T . P. A . 
P re s id e n t—F red  H . T,ocke.
F irs t  V ice -P res id e n t—C. M. E m erson . 
Second V ice -P re s id e n t—H . C. Cornelius. 
S ec re ta ry  an d  T re a su re r—Clyde E.

Brow n. _ _  _  .  _
B oard of D irec to rs—Chas. E . Y ork, E. 

C. L eav en w o rth , W . E . Crowell, L . P . 
H adden , A. B. A llport, D. G. M cl^aren, 
J . W . P u tn am .

W afted Down From Grand Traverse 
Bay

T raverse City, Aug. 11—One great 
big holiday, Saturday, A ugust 16, 
T raverse City U. C. T . picnic.

W e are pleased to  note th a t Mr. E.
A. Stowe and friends will be w ith us 
a t our picnic and we assure him th a t 
he is certainly welcome.

Jam es M. Goldstein, of D etro it, is 
m ingling w ith the citizens of our 
com m unity in the in terests of B urn
ham, Stoepel Co. and it is needless 
to  sta te  th a t Jim  is landing some big 
business. Best of wishes, Jim , and 
hope to see your sm iling countenance 
often.

B. J. R eynolds now acts in the ca
pacity of hack driver Saturday a fte r
noons, yelling to  the top of his voice, 
“All aboard to  thfe ball game."

Joseph R obinson and family, fo r
m erly of our city, but now of T oron to , 
is spending his vacation in these parts, 
visiting relatives and friends. Joe 
looks as though his Canadian friends 
use him  p re tty  good.

F red  A tkinson, of P o ta to  Im ple
m ent Co. fame, is w earing the smile 
th a t doesn’t  come off, all because of 
the arrival of a nice little  stenographer 
at his hom e and from  all reports 
everybody is lovely.

H o rto n  W illiam s, of Big Rapids, 
now covers th is te rrito ry  in the in
te re s ts  of the B rundage D rug Co., of 
M uskegon, succeeding his father, 
C lark W illiam s, who has engaged in 
the grocery  business a t Big Rapids. 
H o rto n  inform s us tha t he contem 
p lates m oving to  our city and we sure 
w elcom e him. B est of w ishes to 
fa ther and son.

E. M. Allen, of Lake City, who sells 
Alma flour, is not only a w iser and 
older man, but also a poorer m an 
since he sat a t the sta tion  at D ieberts 
the o ther day and let his tra in  pull 
through. I t  seems th a t D iebert is a 
flag stop and while Allen hurried to 
w ork the tow n and get down to  the 
station in plenty of tim e he fo rgo t to 
put up the signal and the result was 
th a t he was obliged to  hire a livery 
to get out of town. Smokes, please.

Geo. Leisvelt, of G rand Rapids, 
failed to m ake his trip  last week, 
ow ing to illness, but we hope th a t it 
is not of a serious nature.

Com m ittee of T w enty-one baseball 
team  will play the regu lar U. C. T. 
team  at the picnic. E. A. Stowe will 
be the official um pire a t th is struggle 
and we are planning on having plenty 
of lem ons and eggs if the occasion de
m ands it.

H otel King, at Reed City, will 
change hands Oct. 1, we are inform ed. 
Mrs. F rank  Smith, w ho has been con
nected with the Mead, a t LeR oy, for 
some time, will take the m anagem ent 
of the King, while M r. Buchanan will 
m anage the Mead.

W m . D. Bosnian inform s us that he 
will be off the job this week. W ell, 
th is is certainly the m ost newsy item 
Bill has favored us w ith for some 
time when he intim ates th a t he has 
been on the job. W e wish we could 
be with you and hope th a t you will 
have some big fish stories to  spring 
when you return .

W . S. G odfrey and wife, of Grand 
Rapids, are spending a few weeks in 
this section resorting . Bill is cer
tainly looking fine since his accident 
Of course, he will a ttend  our picnic.

M. E. Sherwood, P ast Senior Coun
selor of A uto City Council, Lansing, 
w as shaking hands with the trade in 
our city Saturday m orning. M. E. 
repo rts everything lovely w ith A uto 
City Council.

Ray T hacker has sold John  T. 
Beadle’s horse and carriage.

W . R. Belding, of our city, is out 
convincing the trade as to  the qual
ities of Arbuckle coffee. T h is is W . 
R.’s first a ttem pt a t road  w ork and 
we wish him success.

F. E. S cott and family, of Grand 
Rapids, are spending a few weeks in 
the Petoskey te rrito ry  and Gene re 
po rts the tim e of his life.

W e had the pleasure th is week of 
m eeting Thos. Rooney, of G rand R ap
ids, and from  all appearances he 
seem s to be a likely fellow. H e also 
inform s us th a t he has no good reason 
w hy he has no t joined G rand Rapids 
U. C. T . Council, for he th inks the 
o rder is O. K. Get busy, H arry , w ith 
your com m ittee of boosters.

A fter a m an has been m anager of 
a large departm ent store, as large as 
“T he largest departm ent store in M a
son county '’ he is hardly ever willing 
to w aste tim e necessary for earning 
a living by w orking. T herefore Jim  
Goldstein has again taken up a short 
road job.

Claude R .Law ton, of Grand Rapids, 
was seen treed in L udington one eve
ning this week.

A nother reason for the high cost of 
living is  th a t too m any people have a 
garage in the back yard w here the 
chicken coop used to  stand.

F rank  H. C onant, of D etro it, who 
is connected with the D elam ater 
H ardw are Co., favors us w ith th is one: 
"M iss Genevieve Thom as, age 35, 
postm istress a t B urnips Corners, 
while defending the postoffice against 
an a ttack  by yeggm en, w as sho t 
through the general delivery window.” 
Good for Conant!

E. C. K now lton has returned from  
a visit to  his house and reports a 
profitable trip.

F o r the inform ation of our readers 
we m ight say the way we look at 
th ings is the way we see them —too 
m any of us are crosseyed.

Speaker of the House, H on. Champ 
Clark, favors le tting  the com m ercial 
traveler vote where he hangs his hat. 
G ood!

Good salesm en are judged by the 
m istakes they make, bad ones by the 
m istakes they repeat. H e who never 
m akes a m istake is a mistake.

A ny one w ishing stam ps to be used 
on their le tte r heads fu rthering  the 
in terests of the N ational One Cent 
L ette r Postage A ssociation can be 
supplied free of charge by w riting 
the organization at Cleveland.

Come to our picnic!
F red  C. R ichter.

Jaunty Jottings From Jackson.
Jackson, Aug. 10—Jackson is to 

have a city m arket.
T he details for the erection of the 

Boardm an building, on Main street, 
are all cleared up and building will 
begin at once. I t  will be a twelve- 
sto ry  structure.

M. J. M oore, M anager of the N a
tional Biscuit Co., in Jackson, w ent 
w ith the retail g rocers on their ex
cursion to  B attle  Creek las t T h u rs
day. Jay  says he put in the day by 
calling on his old custom ers and en
joyed it very much.

M. & F. Lincoln, g rocers and ow n
ers of th ree stores, sta rted  a few years 
ago w ithout being assessed very much 
on the tax  rolls, for they  didn’t have 
much to  assess. V ery different now 
and ano ther case of hard  w ork and 
a tten tion  to  business.

Mr. and Mrs. B. D. L egg  left F ri
day for Chicago and from  there they 
are to  take a boat trip  around the 
Lakes.

M yer M. Levy, w holesale dealer in 
hides and tallow, sta rted  in business 
sixteen years ago. H e had worked 
for o ther concerns, bu t though t he 
would try  being his own boss. He 
has done so w ith m uch success, but 
M yer is soon to have a  partner. T h is 
will no t change the business address 
of the firm, bu t will change the nam e 
of a certain  p rom inent young lady

from  the Soo. B ro ther Levy is an 
old and active m em ber of Jackson 
Council, No. 57, and a p rom inent busi
ness m an in our city.

T he picnic held by Jackson C oun
cil at V andercook’s Lake, Saturday, 
A ugust 1, was a success in every way. 
T he attendance w as large and every
body had a good time.

F o r the Septem ber m eeting of our 
Council, extensive plans are being 
m ade to  m ake it exert an influence 
and create an in terest for all the m eet
ings during the rem ainder of the 
year. T he business session will be 
followed by the initiation of a large 
class of candidates, after which comes 
a social tim e with the Ladies Auxil
iary. T h is m eeting will open at 6:3T> 
sharp.

T he w riter has in his hom e a vol
ume of poems, w ritten  by Julia A. 
M oore, who called herself the Sweet 
Singer of Michigan. T he poetry  w rit
ten by some of our traveling  men 
places her title  in g rea t jeopardy.

T here is a cam paign of friendliness 
going on. A re you m ixed up in it?

T he sta tem ent of G rand Secretary 
R ichter looks like a larger delegation 
from  M ichigan to  the Suprem e Coun
cil m eeting next June.

If Chas. R. L o ngstree t was com 
plained of for selling lard com pound 
w ithout a rubber stamp, his custom 
ers still have confidence in him and 
his repu tation  for honesty and fair 
dealing has not been h u rt at all.

W anted—Special a ttrac tions for the 
Septem ber m eeting of Jackson Coun
cil, No. 57. A ddress all com m uni
cations to M. H eum an, Secretary.

Miss H azel, daughter of P ast C oun
selor W . B. Burris, accom panied 
Beckwith H avens in an aeroplane 
flight at V andercook’s Lake last F ri
day. Miss B urris is associated with 
the Citizen P ress and has the “make 
good” spirit of her father.

Spurgeon.

The Optimist Vs. the Pessimist. 
Tw o g ay  frogs, from  in land  bogs,
H ad  sp en t th e  n ig h t in  d rink ing ,
As m orn ing  b roke an d  th e y  aw oke,
W hile  y e t th e ir  eyes w ere  b link ing  
A fa rm e r 's  pail cam e to  th e  sw ale 
A nd ca u g h t th e m  qu ick  a s  w inking .
E re  th e y  could g a th e r  sc a t te re d  senses, 
O r b re a th e  a  p ra y e r  fo r  p a s t  offenses,
T he  g ra n g e r  g rave—th a t  gu ileless m a n — 
H a d  dum ped th em  in  th e  m ilkm an’s can ; 
T he can  Ailed up, th e  cover dow n,
T hey  soon a re  s ta r te d  off to  tow n.
T he  luck less frogs began  to  quake,
A nd sober up  on cold m ilkshake,
T hey  quick ly  find th e ir  b re a th  w ill s top , 
U nless th e y  sw im  upon  th e  top.
T hey  sw im  fo r life an d  k ick  an d  sw im  
U n til th e ir  w eary  eyes g row  dim .
T h e ir  m uscles ache, th e ir  b re a th  grow s 

sho rt,
A nd gasp ing , sp eak s  one w ea ry  spo rt, 
“ Say, d e a r  old boy, i t ’s  p re t ty  tough  
T o d ie  so young. B u t I ’ve enough 
Of k ick s  fo r  life. N o m ore I ’ll t r y  it,
I  w as  n o t ra ise d  on a  m ilk  d ie t.”
“ T u t, tu t ,  m y la d ,” th e  o th e r  cries,
“A fro g 's  n o t dead  u n ti l h e  d ies;
L e t’s  keep  on k ick ing , t h a t ’s  m y plan ,
W e m ay  y e t see o u ts ide  th is  c a n .”
“N o use, no u se ,”  f a in t-h e a r t  rep lied , 
T u rn e d  up  h is  to e s  an d  g en tly  died.
T he  b ra v e r  frog, u n d au n ted  still,
K ep t k ic k in g  w ith  a  r ig h t  good w ill, 
U n til, w ith  joy  too  g re a t  to  u tte r ,
H e found h e 'd  ch u rn ed  a  lum p of b u tte r . 
A nd c lim bing  on th a t  chunk  of g rease ,
H e  floa ted  found  w ith  g re a te s t  ease. 

Moral
W hen  tim es  a re  h a rd —no tra d e  in  tow n— 
D on’t  g e t d iscouraged  a n d  go dow n,
B u t s tru g g le  still—no m u rm u r u t t e r  
A few  m ore  k icks  m a y  b r in g  th e  b u tte r .

HOTEL CODY
EU RO PEA N

G R A N D  R A PID S, MICH. 
Best Beds That Money Can Buy
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Zephyrs From the Upper Peninsula 
of Michigan.

M arquette, Aug. 11 — t r a n k  C. 
Brown, form erly a m em ber of the firm 
of Schneider & Brown, ow ners of the 
Dead River lum ber mill, has purchas
ed Peterson  Bros.’ hardw are store, at 
T renary . I t  is Mr. B row n’s in ten
tion eventually to  tu rn  the business 
over to  his son, R oy Brown, who is 
now 16 years old and a student of 
the M arquette high school. The 
young m an will have com pleted his 
high school course tw o years hence 
and will then  be ready for business. 
H e will m anage the store entirely  on 
his own account. P eterson  B ros.’ 
have built up a large and profitable 
business at T renary , dealing in all 
kinds of hardw are and especially in 
farm  im plem ents and m achinery. They 
have custom ers in all p arts of the 
fertile farm ing d istric t of which T re n 
ary is the center.

Eusabe B ertrand, Secretary  of the 
U nited French societies, who has oc
cupied an office in the H arlow  block 
for several years, has rented  the white 
brick store at the corner of H ew itt 
avenue and T h ird  street. H e will 
open a confectionery and tobacco 
store.

T he stockholders of the O ntonagon 
C ream ery Co. are a progressive lot 
of business men. L ast year the com 
pany bought every ounce of cream 
taken to the plant and would have 
been glad to have bought more. The 
business was run at a small loss, but 
the stockholders have full confidence 
in the undertaking and will take steps 
to increase the num ber of cows fu r
nishing cream  to the cream ery.

A m eeting of the M enom inee m er
chants is to be arranged  for an early 
date to discuss ways and m eans for 
keeping M enom inee trade at home. 
T he T rade and Com m erce Com m ittee 
of the Com m ercial Club m et last week 
to consider the situation and plan for 
a gathering  of all business m en which 
is designed to plan w ays and m eans 
to fu rther the m ovem ent. “Buy at 
H om e” is the slogan th a t will sum 
mon the m erchants into line for ac
tion th a t is expected to be fruitful of 
results. I t  is proposed to set a date 
for a general m eeting and the Com
m ercial Club will issue a special in
vitation to  every business m an in the 
city to attend. I t  is the aim to im 
press upon the m erchants the rea
sons why trade goes out of town 
when they are com plaining about not 
being able to keep it in town. T here 
will be a general discussion that will 
develop some plain talk  and the busi
ness m en will be frankly told ju st 
w here the trouble lies. T hen  rem e
dies will be suggested and it is hoped 
to effect an understanding chat will 
accom plish w hat the m erchants have 
been seeking to  do heretofore w ith
out proper organized effort and w ith
out tha t understand ing  and co-oper
ation am ong them selves th a t is so 
essential to  getting  and holding new 
money.

T he Ladoga Lum ber Co. is the 
nam e of a new corpora tion  which has 
as its stockholders some wellknown 
Escanaba and D elta county men. T he

P resident, T reasu rer and m anager is 
A. J. Berckm an, a F la t Rock farm er 
and lum bering con tracto r, and L. G. 
Sawdy, of Escanaba, is Secretary. The 
com pany has ju st com pleted a large 
camp at Ladoga, where a tract of tim 
ber has been purchased. T he camp 
is already in operation  and the com 
pany expects to get out a large quan
tity  of tim ber of all kinds during the 
fall and w inter. L adoga is at the 
end of the W hitefish branch of the 
C. & N. W . Railway, in the w est end 
of A lger county.

P atrick  B rennan is the o ldest m er- 
, chant in B araga county, having con
ducted a store at o r near Fewsville 
before locating in L ’Anse in 1871. 
Mr. B rennan was born in Ireland  68 
years ago. Com ing to  Am erica in 
1861, he engaged in the dry goods 
business in D etro it, w here he rem ain
ed a few years before rem oving to 
the U pper Peninsula. Mr. Brennan 
was m arried in 1876 to  Miss Ann'.e 
A. Brady, the only daughter of John 
Brady, who was at th a t tim e a m er
chant at L ’Anse. Mrs. Brennon died 
about two years ago. T heir children 
are: John  E., superin tendent of the 
N ational Pole Co. doing a heavy busi 
ness in cedar poles and ties; Thom as, 
associated with his father in the con
duct of the store at L ’A nse; H ubert 
A. and Leo, g raduates in law, H ubert 
being prosecuting  attorney, and three 
daughters, Agnes, Laura and Bernice, 
at home. Shrewd and careful in busi
ness, fair and upright, Mr. Brennan 
has accum ulated a large am ount of 
property . H e has never been an of
fice seeker although a few years ago 
he was elected to the Board of E du
cation. Mr. B rennan is of tha t stamp 
of m an which ornam ents his town. 
H is influence has ever been for the 
general be tterm en t of the place and 
people.

T he general sto res and m ost of the 
sm aller sto res a t Laurium  have pin 
into effect the policy of opening at 1 
o 'clock in the afternoon, instead ff 
7 in the m orning. T he new arrange
m ent will be continued until the end 
of the strike. W hile it has thus nor 
been necessary for any of the stores 
to reduce its clerical force, m ost of 
the em ployes have been put on a half
pay basis. T he m erchants a t Red 
Jacket have no t adopted this policy, 
but are considering it, as well as o ther 
schem es to  b ring  about a reduction 
of running expenses.

Clarence Riley and wife, well known 
Calum et people, have purchased the 
H uebner m illinery establishm ent at 
Ishpem ing. Mrs. Riley has been en
gaged in the m illinery business for 
some years in the copper country. 
Mr. Riley is an electrician and for 
some tim e was engaged in the electric 
w iring and supply business in Calu
met.

Honks From Auto City Council. 
Lansing, A ugust 11— M rs. W . E. 

Reed, of T oledo, and Mrs. M. P a ra 
dise, of D etro it, are visiting Mrs. 
F. H . H astings this week.

B rother W ard  Hlill has suffered a 
relapse of his form er sickness and, 
for a time, was considered in a serious 
condition. A counsel of doctors was 
held last Saturday. H is condition is

considerably im proved at th is w riting 
and it is expected th a t he will recov
er rapidly.

B ro ther R. E. Fair is im proving 
slowly, but his condition is such that 
v isitors are no t yet allowed to  see 
him.

If you ever lived in Lansing, you 
will be m ore than  welcome at the 
Home Coming, Sept. 1 to  6.

B ro ther D. J. R iordan was found 
yesterday w andering aimlessly about 
the city w earing a face long enough 
to eat oats out of a jug. T he reason 
for his unusual dow ncast expression 
was explained by the fact th a t there 
was no ball gam e in tow n and Mrs. 
Riordan and the babies are still visit
ing in Chicago.

B ro ther L. J. Collard w as recently  
discovered “drink ing” long and deep 
at the w ater fountain on the corner 
of M ichigan and W ashing ton  avenues. 
H e rested  a m om ent and then went 
to it again. T hen, after a scornful 
look at the w indow s of the w ater 
com m issioner’s office, he drank some 
more. In  answ er to some friends 
who enquired the occasion of his un
usual th irst, he m erely pointed to 
ward the city hall and rem arked tha t 
the w ater departm ent had put a m eter 
in his house and he took this m ethod 
of getting  even.

B rother W. E. Reed and family, of 
Toledo, visited friends and relatives 
in L ansing last week. Bro. Reed, 
who is distric t sales m anager for the 
H. J. Heinz Co., returned to his work 
last Saturday, but M rs. Reed and the 
children will rem ain for a few days 
longer.

B ro ther Jam es F. Hiammill, Jr., 
who, for several years has been con
nected with the S. S. K ressge Co.. 
of DesM oines, Iowa, has accepted a 
position with the above com pany as 
m anager of their branch house at 
Zanesville, Ohio, and expects to move 
his family there in the near future. 
O ur entire m em bership wishes him 
the best of success. H. D. Bullen.

Kaleidoscopic Kinematics From Kala
mazoo.

Kalam azoo, Aug. 11—K alam azoo 
Council turned out last Saturday 
night in a way th a t looked good to 
all of the officers. Every officer was 
there, too, which is very rem arkable 
fo r the time of the year, and it was 
some hot, too. One m ight have sup
posed th a t the baseball banquet was 
the cause of the turn-ou t, bu t quite 
a num ber of those present did not 
have tim e to  stay for the banquet 
which follow ed at the H otel Rick
man. Benjam in Steinberg, of 510 
South Rose street, was m ade ac
quainted with the m ysteries of the 
order. Mr. S teinberg repreents ahe 
K ellogg-M ackay C o , of Chicago, 
m anufacturer of heating and plum bing 
supplies, and will make a good addi
tion to  our Council.

A t p rom ptly  9:30 the m em bers as
sembled in the banquet hall of the 
H otel Rickm an, w here M anager Mc
Carty had arranged for fifty-five 
plates. B ro ther Clay, our Senior 
Counselor, was giving the banquet 
com plm entary to  the baseball team  
in honor of the ir bring ing  the cup 
home from  G rand Rapids last June

and the o ther m em bers of the Coun
cil joined with B rother Clay in m ak
ing the banquet a  grand success. 
B ro ther Clay, acting as toastm aster, 
ably introduced the speakers of the 
evening and by the time he was 
through nearly  every m em ber present 
was given a chance to dem onstrate 
his ability as an after dinner speech 
m aker, and there surely were some 
dark horses am ong them . B ro thers 
E. A. W elch, G rand Counselor of 
Michigan, John  A. Hoffman, S tew ard 
of the M ichigan State H ospital, C lar
ence L. H eath , of B oston Council No. 
44, were am ong the special orators. 
B rother F. W . W arren , our able m an
ager of the baseball team , gave a re 
view of the w ork done by him and 
the captain of the team  which made 
it possible to  tu rn  out the w inning 
team. T he Council has heartily  en
dorsed the ball team  and have prom 
ised their full support of the team  for 
the next year and will do all in its 
pow er to  continue the good w ork 
and defend the title  to  the cup in 
1914 a t the Grand Council m eeting.

One very pleasing feature of the 
attendance was th a t the officers of 
the Council alm ost to a m an were in 
attendance and also six of the Past 
Senior Counselors, Bros. J. A. Hoff
man, F. L. Nixon, C. C. De France, 
C. H. Camp, J. E. Geary, C. W . Sip- 
ley.

The Septem ber m eeting will m ark 
the beginning of the boom of K ala
m azoo Council for new m em berships, 
and the close of 1913 will find our 
Council num bering over 150 m em 
bers. H elp the good w ork along 
boys and send in one new m em ber 
each and we will pass the m ark 
easily. R  S. H opkins.

A Baseball Tragedy.
T he  um p ire  took  h is  s ta tio n  

J u s t  back  of th e  c a tc h e r’s p lace;
W ith  a  lo rd ly  a i r  an d  w ith o u t a  care , 

H e posed w ith  an  ea sy  g race .
A ball cam e, ho tly  w hizzing,

S tra ig h t a t  his m ost reg a l head ,
B u t th e  b a t te r ’s  b a t  ju s t  gave  i t  a  sp a t, 

A nd over ihe w all i t  sped.

T hen  aw ay  th e  b a t te r  sk u rried , 
l ike a  race -h o rse  on th e  tra ck ,

And as  he  flew  he w ildly th re w  
H is  dead ly  w illow back.

“ Fow  b aw !” th e  u m p ire  bellow ed,
As th e  b a t te r  s ta r te d  down.

T hen th a t  flying s tic k  cam e dow n “k e r-  
b lick ,”

A nd sm o te  h im  on th e  crow n.

•‘Ow, w ow !” th e  fa n s te rs  sh o u ted ;
” Oi, yo i!” th e  ball m en said ,

As on th e  g round  w ith  sca rce  a  sound 
T he u m p ’s p roud  fo rm  th e y  sp read . 

T hey  yanked  h is  ch e st p ro tec to r,
And chucked h is  m ask  of w ire,

T hey  fixed h im  r ig h t so th a t  he  m igh t 
M ore easily  expire .

T he  coroner th e n  w as sum m oned 
To s it  upon th e  case,

A nd he  cam e an d  gazed, a s  though  
am azed,

U pon th e  u m p ire ’s face ;
A nd th is  w as  h is  speedy verd ic t,

In  a  firm  and  decided tone :
‘‘T he  deceased  is dead  from  a  broken 

head .
T h rough  a  fa u l t th a t  w as all h is  ow n.”

T he Sellright D rug Co., composed 
of suburban druggists, has been m erg
ed into a stock com pany under the 
same style, w ith an authorized capital 
stock of $1,000, which has been sub
scribed and $250 paid in in cash. T he 
purpose of this com pany is to facili
tate cum ulative buying. T he stock 
holders and the num ber of shores held 
by each are: H enry  Riechel, 80 
shares; Cornelius H. Jongejan , 5 
shares and P eter Vellem a, 10 shares.
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Michigan Board of Pharmacy. 
P re s id e n t—W ill E . Collins, Owosso. 
S e c re ta ry —E . T. Boden, B ay C ity. 
T re a su re r—E. E . F au lk n e r, D elton. 
O th e r M em bers—John  J . C am pbell, 

P igeon ; Chas. S'. Koon, M uskegon. 
M arq u e tte  M eeting—A ug u st 12, 13 and

1 G ran d  R ap id s  M eeting—N ovem ber 18, 
19 a n d  20.
Michiqan State Pharmaceutical Associa

tion.
P res id en t—H en ry  R iechel, G rand  R a p 

ids. _  __ . ,F irs t V ice -P res id e n t—F . E . T h a tch e r, 
R avenna . _  __

Second V ice -P res id e n t—E. E. M iller, 
T ra v e rse  C ity. .

S ecre ta ry —V on W . F u rn iss , N ashv ille . 
T re a su re r—E d. V arn u m , Jonesville. 
E xecu tiv e  C o m m ittee—D. D. A lton, 

F re m o n t; E d . W . A ustin . M idland; C. 
S. Koon, M uskegon; R. W . C ochrane, 
K alam azoo ; I). G. Look, Low ell; G ran t 
S tevens, D e tr o i t ._______
Michigan Pharmaceutical Travelers’ As

sociation.
P re s id e n t—F . W . K err, D etro it. 
S e c re ta ry -T re a su re r—W . S. L aw ton , 

G rand R apids.

Grand Rapids Drug Club. 
P res id en t—W m . C. K irchgessner. 
V ice -P res iden t—E . D. De L a  M ater. 
S ec re ta ry  a n d  T re a su re r—W m . H.

T ibbs. __ _ , . „
E xecu tiv e  C om m ittee—W m . Q uigley, 

C h a irm an ; H en ry  R iechel, T he ron  Forbes.

Summer Time is Camera Time. 
Sum m er tim e is, m ore than  any 

o ther time of the year, the tim e for 
taking pictures. Men who m ake a 
business of developing and prin ting  
for am ateur photographers do a tre 
m endous business during the three 
m onths of July, A ugust and Septem 
ber.

If you sell cam eras and supplies 
and take orders for developing and 
prin ting  you should make a special 
effort at this time to get your share 
of business. And it is a business that 
can be easily increased if you will 
give it a little  a ttention . You have 
got to get busy and stir up enthusi
asm about photography, both  in your 
store and out of it. I have several 
tim es suggested prizes for best pho
tos of various kinds.

A druggist in the M iddle W est had 
installed a cam era departm ent, but 
there were com petitors near, who 
had been longer at it, who seemed to 
hold the business. A dvertising of 
various kinds was tried  w ithout suc
cess. O ne day our druggist friend 
took a cam era and sta rted  out to  try  
and take a few pictures himself. (T 
don’t know how he ever dared to take 
so m uch tim e from  the ordinary 
round of duty which he always claims 
ties him like Prom etheus to the 
rock!) O ut in the resident portion of 
the city he m et the little  daughter of 
one of the m ost p rom inent citizens of 
the town, and he took her picture.

W hen the p rin t was made, he dis
played it in the w indow th a t con
tained his photo  goods. H e soon 
noticed th a t people w ere stopping to 
look at the picture. T h is gave him 
the idea to  take m ore p ictures of lo

cal celebrities which w ere duly d is
played in the window.

In a short time people w ere w atch
ing the window to see “who next.” 
Snap shots were occasionally made 
w ithout the victim  being aw are of 
the fact. Special bargains, explana
to ry  placards, etc., were kept going 
in the window, and in a sho rt while 
the cam era departm ent was a very 
profitable feature of the store.

Again, som etim es am ong the films 
sent in for developm ent by retu rn ing  
vacationists, you m ay note a picture 
of special in terest, perhaps a picture 
of some special fishing “catch.” Get 
perm ission to display a prin t (o r en
largem ent if it is a very small prin t) 
w ith the sto ry  th a t goes w ith ¡t. 
T hen if you are on friendly term s 
with the local paper suggest th a t 
they  shall reproduce the picture in 
their columns.

Even if your store is no t m entioned 
with it, it will all help to  stim ulate 
in terest in pho tography and thereby 
stim ulate trade in th a t line at your 
store.

Advise people by placards advertise
m ent and w hen serving them  a t your 
store to  take along plenty of films 
when they go on their vacation. Tell 
them  it will save tim e and disap
pointm ent later. “D on’t w aste your 
good vacation time hunting  for films.” 
would be a good slogan. And you 
m ay be sure they will use up all they 
take and you will have all the m ore 
orders for developing and prin ting  in 
consequence.

If  you notice am ong retu rn ing  
prin ts a p re tty  picture of a child of 
the neighborhood, try  and get per
m ission to display it. I t  will please 
the paren ts; it will a ttrac t the a tte n 
tion of o ther people, who know  the 
child. O ther people will w ant to  take 
pictures of their little  ones and m ore 
business will be the result.

In  sho rt—keep som ething doing. A 
m ere perfunctory  display of the 
goods is no t enough; especially in a 
line like th is w here there is endless 
possibilities for stirring  up in terest 
and creating  m ore business.

few syrups from  ex trac ts and oils 
will not get much business from  
these people. H e should study con
ditions and stock goods to  suit the 
sum m er trade. The w riter rem em 
bers one d ruggist in a small m oun
tain tow n who sold 300 pounds of 
candy one sum m er at 80 cents a 
pound. T h is druggist did no t sell 
ten pounds of candy during  the o ther 
nine m onths of the year. T he w riter 
rem em bers o th er d ruggists who 
ne.ver stocked anything different for 
the sum m er trade, and who, conse
quently, ju st piked along, ge tting  no 
benefit from  these rich custom ers at 
their doors for th ree or four m onths.

T he soda fountain can bring  in 
m any dollars, and the outlay for 
stock need no t be great. A m oun
tain or seaside d ruggist is no t ex
pected to carry  all the novelties found 
a t a big city soda fountain. H ave a 
few specialties and have them  good. 
H ave a few sundaes on sale. R e
m em ber th a t m ost of the women 
drink chocolate, and have a good 
brand of chocolate. Took out for 
the fru it specialties when fru it is in 
season.

If  your fountain is an ark, put in 
a new one if you possibly can. If 
you can’t, clean up the old one 
thoroughly, put some life into the 
soda departm ent, and try  to  get a 
s ta rt this year th a t will enable you 
to arrange for a new fountain next 
year. T o  druggists in villages we 
say, look out for the autom obile trade. 
I t  m ay be com ing to  your very door. 
T o uris ts ought no t to  expect all the 
la tes t novelties, bu t they  do expect 
good stuff, and the ancient drinks 
of 1875 will not m ake a h it with 
them .

W hy, m any druggists go to the 
big seaside resorts, open stores, and 
earn enough in four m onths to en
able them  to  pull through  the o ther 
m onths of the year. T his resort 
trade  is too good to be overlooked. 
Any little  reso rt anyw here in the 
U nited S tates tha t has a hotel will 
have sum m er tourists, and som etim es 
the richest people go to the sm allest 
resorts. N ot all of our rich people 
have the N ew port craze. S tudy con
ditions. Do no t let this good busi
ness get away from  you. I t  is the 
finest business in the world, for these 
peple are out to spend m oney, and 
they have the m oney to  spend.

W . S. Adkins.

R egistered  Pharm acists.
A. O. Blink, Y. A. Borgland, L. 

D. Condie, Sadifc D ykem a, A. L. E d
w ards, Geo. R. Green, F. M. H ill, T.
C. L u d er, E arl H. Miller, Clare A. 
O nw eller, S. W . Rady, Robt. T . Reed. 
H irsh Shilkovsky, E. W . Ewald, F. 
M. Gibson, H ugo  K eiser, W . B. Kel
logg, Paul P ettit, F . C. Pom eroy, R. 
S. Pulver, E. D. Spayde.

R egistered  D ruggists.
F rank Duvoisin, Carrie A. H uebner. 

A rthu r C. R uppert, G. E. W enert, 
Geo. Bruce, B urt Gray, A rthur 
K uehn, C. L. Reed, H. T. W ilson, 
Geo. B. Gust, J. T . Mills, T. H . Dun- 
combe, L ester E. Phillips, D. K. 
Strickland, W alter Zdrojew ski, W . G. 
Draves, G. A.. H eiberg , Geo. A. O t- 
taway, M artin  R obinson, R. A. W olf.
G. P. Lincoln, Ray Neeland, R. H . 
Newhouse, L. R. F ilbert, R. A lger 
Reno, M. D. Vokes, F. \V. Beattie,
H . M. Gowman, Geo. A. K orstarger, 
O. E. O uellette, Irv in g  C. T albo t, G. 
A. Bergy, Geo. F. M altby, R. H . O rr, 
C. S terling.

LAMSON

Successful Candidates for Registra
tion.

T he follow ing candidates w ere suc
cessful a t the exam ination session of 
the M ichigan B oard of Pharm acy 
held in D etro it:

REDUCED O PE R A T IN G  C O ST  and 
increased efficiency are the ‘ reasons 
w hy" you see Lam son Service in over 
80 per cent, of the world's leading stores. 
LAM SON CA RRIERS are the tried and 
proven result of more than th irty  years 
of specializing by the originators of Store 
Service Apparatus—Service fads and 
freaks may come and go. but Lamson 
Service goes on forever because of its 
common-sense business economy.

A s k  Y o u r  N eighbor!

Wire, Cable, Tube, Bell and Pick-up Carriers

T H E  LA M SO N  C O M PANY
Boston, U. S. A.

Representatives in all principal cities

LSERVICE-»
Druggists in Summer Resorts.

T he druggist in a little  tow n which 
is asleep all w inter, bu t which be
com es a re so rt in sum m er, should 
not overlook his opportunities. Many 
a little  m ountain o r hill village has 
a population of poor people in w in
ter. T hey  can no t afford luxuries, 
and the druggist carries a  few flavors 
in soda w ater, which are am ple for 
the demand. But in sum m er some 
of the richest people in the world 
m ay come to  tha t very resort.

T he druggist w ho is m aking up a

THE FIRST AND FOREMOST  
BUILDERS O F C O M PUTING  SCA LES

G E N E R A L  S A L E S  O F F IC E

1 6 5  N. ST A TE ST., C H IC A G OALWAYS OPEN TERRITORY TO FIRST CLASS SALESMEN
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WHOLESALE DRUG PRICE CURRENT

A cetic ................... 6 @ 8Rnrip 10 @ 15
C arbolic ............... 22 @ 27
C i t r i c ..................... 55 @ 62
M u ria tic  ............... i% @ 5
N itric  ..................... 5%@ 10
O xalic ................... 13 @ 16
S u lphu ric  ............. 1%@

42T a r ta r ic  ............... 38 @

Am monia
W a te r . 26 deg. .. . 6%@ 10
W a te r , 18 deg. ... 4y2@ 8
W a te r  14 deg. . . . 3%@ 6
C arb o n a te  .......... 13 @ 16
C hloride ............ 12l @ 15

Balsams
C o p a i b a ............ 75@1 00
F ir  (C an ad a) . . 1 75@2 00
F ir  (O regon) . 40 @ 50
Ppi*l 1 ?, 2502 50
Tnln . ............... 1 00@1 25

B erries
Cubeb .................. 65® 75

15® 20
7® 10

P rick ley  A sh . . . @ 50

C ubebs ................... @4 50
E rig ero n  ............... @2 50
E u c a ly p tu s  ........  75® 85
H em lock, pu re  . .  @1 00
J u n ip e r  B e rrie s  . .  @1 25
Ju n ip e r  W ood . .  40 0  50
L ard , e x t ra  ......... 85@1 00
Lard , No. 1 ----- 75® 90
L avender F low ers  @4 50 
L avender, G arden 85®1 00
L em on ................. 5 50®6 00
L inseed , boiled bbl ® ‘ 51 
L inseed , bid. less 55@ 60
L inseed , raw  bbls. @ 50
L inseed , ra w  less 54@ 59
M ustard , tru e  . .4  50@6 00 
M usta rd , a r t if i’l 2 75@3 00
N eatsfo o t ........... 80® 85
Olive, p u re  ......... 2 50@3 50
Olive, M alaga, 

yellow  . . . .
Olive, M alaga,

g reen  ___
O range, sw ee t 
O rganum , p u re  
O riganum , com 'l 
P en n y ro y a l

D ig ita lis  .................
G en tian  .................
G inger ...................
G uaiac ...................
G uaiac A m m o n .. .
Iodine .....................
Iodine, Colorless
Ipecac  .....................
Iron, clo...................
K ino .......................
M yrrh  ....................
N ux  V om ica -----
O pium  ....................
O pium  Cam ph. ..  
O pium , D eodorz’d 
R h u b a rb  ................

@
60 
60 
95 

@1 05 
@ 80 
@1 25 
@1 25 
® 75 
® 60 
@ 80 
@1 05 
@ 70
@2 00 
@ 65 
@2 25 
@ 70

Barks
C assia  (o rd in a ry ) 
C assia  (S aigon)
E lm  (pow d. 25c) 
S assa fra s  (pow . 30c) @ 
Soap (pow d. 25c) @

25
65®
25®

Extracts
L icorice .................
L icorice pow dered

Flowers
A rn ica  . . . .  
C ham om ile (G er.)

24®
25®

18®
25®

C ham om ile (R om .) 40®

1 60@1 75

1 5001  65 
.4 75@5 00
1 2501  50

50® 75
2 2502 50

P ep p e rm in t . . . .  3 75@4 00 
Rose, p u re  . . .  16 00@18 00 
R osem ary  F low ers  90® 1 00 
Sandalw od, E. I. 6 25@6 50 
S assa fra s , tru e  80® 90
S assa fra s , a r t if i 'l  45@ 50
S p ea rm in t ......... 6 00® 6 50
S perm  ................. 90® 1 00
T a n sy  ..................  5 00@5 50
T a r, U SP ............  25® 35
T u rp e n tin e , bbls. @ 46
T u rp e n tin e , le ss 50® t>5
W in te rg reen , t ru e  ®5 00 
W in te rg ree n , sw eet

b irch  ..........  2 00@2 25
W in te rg ree n , a r t 'l  50® 60
W orm seed  ........  4 50@5 00
W orm w ood ........  ®8 00

Potassium

Paints
L ead , red  d ry  7® 10
Lead, w h ite  d ry  7® 10
Lead, w h ite  oil 7® 10
O chre, yellow  bbl. 1 @ 114
O chre, yellow  less 2 @ 5
P u t t y ......................  2%@ 5
R ed V ene tian  bbl. 1 @ 1% 
Red V en e t'n , less 2 @ 5
S haker, P re p a re d  1 4001  50 
V erm illion, E ng . 90@1 00 
V erm illion, A m er. 15® 20
W hiting , bbl........... 1@ 1%
W h itin g  ..................... 2® 5

Insecticides
A rsen ic  ..................
B lue V itro l, bbl. 
B lue V itro l less 
B ordeaux  M ix P s t  
H ellebore, W h ite  

pow dered  . . . .  
In sec t P ow der . .  
L ead A rse n a te  . .  
L im e & S u lphu r 

Solution, gal. 
P a r is  G reen  . . .

6®  10 
@ 6% 

7® 10
8@ 15

G um s
A cacia, 1st ...........
A cacia, 2nd ..........
A cacia, 3d . . . . . . .
A caccia, S o rts  . . .  
A cacia P ow dered

40® 
35® 

.30® 

. @ 
35®

Aloes (B arb . P ow ) 22® 
A loes (C ape P ow ) 20® 
A loes (Soc. Pow d.) 40® 50
A sa fo e tid a  .............
A safoetida, Powd.

P u r e .................
U. S. P . Pow d.

75 @1 00

@ 75 
@1 OO

B ic arb o n a te  . . . . 15® 18
B ich rom ate  ____ 13@ 16
B r o m id e ............... 45® b5
C arb o n a te  ........ 12® 15
C hlora te , x ta l  and

pow dered  . . . 12® 16
C hlora te , g ra n u la r 16® 20
C yanide ................. 30® 40
Iodide ................... 2 85@2 90
P e rm a n g a n a te  . . 15(a) 30
P ru ss ia te  yellow 30® 35
P ru ss ia te , red  . . 50® 60
S u lp h a te  ............... 15® 20

Roots
A lk an e t ................. 15® 20
Blood, pow dered 20® 25
C alam us ............... 35@ 40
E lecam pane, pwd. 15® 20
G entian , pow d. . . 12® 16
G inger, A frican ,

pow dered  . . 15® 20
G inger, J a m a ic a 20® 25
G inger, J am a ica ,

pow dered  . . . . 22® 28
G oldenseal, powd. @t; oo
Ipecac, pow d. . .  i! 75 0  3 00
L icorice ............... 14@ 16

15®
20@
8®

15®
15%@

M iscellaneous
. 30® 35

2 10®2 25

6@  12 
1 30@1 50

C am phor ..............  55® 60
G uaiac ..................  35® 40
G uaiac, P ow dered  50® 60
iVlIlO .......................
Kino, P ow dered  . . @ 45
M yrrh  ..................... . @ 40
M yrrh , P ow dered . @ 50
O pium  ................. 6 80@7 00
O pium , Pow d. . . 8 75@8 95
O pium , G ran . . . 8 90@9 10
S hellac ............... 25® 30
Shellac, B leached 30® 35
T ra g a c a n th  No. 1 1 40@1 50
T ra g a c a n th , Pow 60® 75
T u rp e n tin e  ........ . 10® 15

Leaves
B uchu ................... 1 85®2 00
Buchu, Pow d. . . 2 0002  25
Sage, bulk  ........ .. 18® 25
Sage, Vis Loose,. 20® 25
Sage, P ow dered . . 25® 30
Senna, A l e x ........ . 45® 50
S enna, T inn . . . . . 15® 20
S enna, T inn , Pow . 20® 2b
U va U rsi .......... ...1 0 ® lb

SIIO
A lm onds, B itte r ,

tru e  ............... 6 0006  50
A lm ond, B itte r ,

a r t i f i c i a l ........... @1 00
A lm onds, Sw eet,

t r u e  .............. 90@1 00
A lm ond, S w eet,

im ita tio n  . . . . 40® 50
A m ber, c ru d e  . . . 25® 30
A m ber, rectified . 40® 50
A nise ................... 2 2502 50
B erg am o n t ........ 7 50@8 00
C a jep u t .............. . 75(g) 85
C assia  .............. 1 50@1 75
C asto r, bbls. and

ca n s  ........... 12% @ 15
C edar L e a f ......... @ 85
C itronella  ........... @ 60
Cloves ............... 1 75 0  2 00
C ocoanut ............ 20® 25
Cod U v e r .......... 1 2501 50
Cotton Seed . . . . . 9001 10
C roton  ................ @1 60

Licorice, powd. 
O rris , pow dered  
Poke, pow dered
R h u b a rb  ...........
R hubarb , powd. 
R osinw eed, powd. 
S a rsap a rilla , H ond

g round  ..........
S a rsap a ril la  M exican

12® 15
25® 30
20@ 25
75@1 00 
75@1 25 
25® 30

@ 50

g round
Squills ...................
S'quills, pow dered  
T um eric , powd. 
V ale rian , powd.

Seeds

25®
20®
12@
25®

10®
18®

4®
6®

A nise ......................  15® 20
A nise, pow dered  22@ 25
Bird, Is  ...................  8® 10
C an a ry  .......................  9® 12
C araw ay  .................  12® 18
C ardam on  ........  1 75@2 00
C elery .......................  45@ 50
C oriander ...........
Dill .........................
F ennell ...............
F la x  .......................
F lax , g round  ____
F oenug reek , pow.
H em p ........................
L obelia  ..................
M ustard , yellow  
M ustard , b lack  .
M usta rd , powd.
P oppy  ...................... 15®
Q uince .................
R ape ....................
S abad illa  ..............
S abadilla , powd.
S unflow er ..........
W orm  A m erican  
W orm  L e v a n t . .

T in c tu re s
A conite  ................. @ 75
A loes ....................... @ 65
A rn ica  ................... @ 60
A sa fo e tid a  ..........  ®1 00
B elladonna ..........  @ 6o
B enzoin ................  ® 90
B enzoin  Com pound @ 90
B uchu ................... @ 100
C a n th a rad ie s  . .  . @1 00
C apsicum  ............  @ 90

'C a rd a m o n  ..........  @ 95
C ardam on , Comp. @ 65
C atechu  ................. @ 60
C inchona ............... @1 05
C olchicum  ............. @ 60
C ubebs ................. @1 20

A cetdnalid
A lum  ____
A lum , pow dered  and

g round  ........... £
B ism u th , S u b n i

t r a te  ............
B o rax  x ta l  or 

pow dered  . .  
C a n th a rad ie s  po.
C alom el ..............  1 20® 1 30
C apsicum  ............. 20® 25
C arm ine ..............  @3 50
C assia  B uds ___  @ 40
Cloves ................. 30® 35
C halk  P rep a re d  . .  6® 8%
C halk  P re c ip ita te d  7® 10
C hloroform  ......... 38® 48
C hloral H y d ra te  1 00@1 15
Cocaine ............. 3 70@3 90
Cocoa B u tte r  . . . .  50® 60
Corks, list, le ss 70% 
C opperas bbls. cwt. @ 85
C opperas, le ss . . .  2® 5
C opperas, Pow d. 4® 6
C orrosive Sublm . 1 05@1 10 
C ream  T a r ta r  . .  28® 35
C uttlebone ........... 25® 35
D ex trin e  ............... 7® 10
D over’s P ow der 2 00® 2 25 
E m ery , a ll N os. 6® 10
E m ery , pow dered  5® 8
E psom  S alts, bbls @ 1% 
E psom  S alts, le ss 2%@ a
E rg o t ..................  1 50® 1 7 a
E rg o t, pow dered  1 80® 2 00
.flake  W h ite  ........  12® 15
F orm aldehyde lb. 10® 15
G am bier ............... 6® 10
G ela tine  ................. 35® 45
G lassw are, full ca ses  80% 
G lassw are , less 70 &  10% 
G lauber S a lts  bbl. @ 1
G lauber S a lts  less 2® 6
Glue, b row n . . . .  11® IE
Glue, b row n grd  10® IE 
Glue, w h ite  ........  15®

15 
20 
30 

8 
810
7

50 
12 12 
25 
20 

@1 00 8 10 
30 
45

8
20 
50

35®
6®

15®
40®

Glue, w h ite  g rd  15® 20
G lycerine ............. 23® 30
H ops ....................... 50@ 80
Indigo  ................... 85@1 00
Iodine ..................  3 75@4 00
Iodoform  ............  4 80® 5 00
L ead  A ce ta te  ___  12® 18
L ycopdium  ........... 60@ 75
M ace ....................... 80@ 90
M ace, pow dered  90@1 00
M enthol ............... 8 60@9 00
M ercury  ................... 75® 85
M orphine, all b rd  4 65@4 80 
N ux  V om ica . . . .  @ 10
N ux  V om ica pow @ 15
P ep p er, b lack  pow 20 @25 
P epper, w h ite  . .  25® 35
P itc h , B u rg u n d y  10® 15
Q uassia  ................  10® 15
Q uinine, a ll b rd s  ..25@36% 
R ochelle S a lts  . . .  20® 30
S acch arin e  ........  1 50@1 75
S a lt P e te r  ........... 7%@ 12
S eid litz  M ix tu re  . .  20® 25
Soap, g reen  ___  15® 20
Soap, m o tt c a s tile  10® 15
Soap, w h ite  ca stile

case  ..............  @6 25
Soap, w h ite  castile

less, p e r  b a r  @ 68
Soda A sh ...............1%@ 5
Soda B ic a rb o n a te  1%@ 5
Soda, Sal ..............  1® 4
S p irits  C am phor . .  @ 7 5
S u lphu r roll . . . .  2%@ 6
S u lp h u r Subi..........2%@ 6
T a m a rin d s  ..........  10® 15
T a r ta r  E m e tic  . .  40® 50 
T u rp e n tin e  V enice 40® 50 
V an illa  E x t. p u re  1 00@1 50 
W itch  H aze l . . . .  66@1 00 
Z inc S u lp h a te  . . .  7® 10

i j f f t f i k

m TTf T i f f i n
p i  M  f.

S f f l i ï j p E
TÆ t.

H Ü

Our Hom e— Corner Oakes and Commerce

The largest and most complete line of Holiday Samples 
we have ever shown is now in charge of our Mr. W. B. 
Dudley at Saginaw. Michigan. We urge you to be an early 
buyer.

Grand Rapids. HAZELTINE & PERKINS DRUG CO.

FOOTE & JE N K S’ COLEMAN’S ( B R A N D )

Terpeneless LdTIOfl 3.11(1 High Class V3I11113
Insist on getting Coleman's Extracts from your jobbing grocer, or mail order direct to

FOO TE & JENK S, Jackson. Mich.

alERICAN BEAUTY” Display Case No. 412—one 
of more than one h u n d re d  m o d e ls  of Show Case, 

Shelving and Display Fixtures designed by the Grand 
Rapids Show Case Company for displaying all kinds
o f goods, and adopted by the m ost progressive stores o f Am erica. 

G R A N D  RAPIDS SHOW  CASE CO., Grand Rapids, M ichigan
T h e  Largest S haw  Case and S tore Equipm ent P lant in  th e  W erld  

Show Rooms and Factories: N ew  Y ork, G rand Rapids, C hicago, Boston, Portland

Four Kinds of Coupon Books
are manufactured by us and all sold on the same 
basis, irrespective of size, shape or denomination.
Free samples on application.

TRADESMAN COMPANY, Grand Rapids, Mich.



GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six  hours of mailing, 

and are intended to be correct at time of going to press. Prices, however, are 
liable to change at any time, and country merchants will have their orders filled 
at market prices at date of purchase.

*

ADVANCED DECLINED

Canned Meats Spring W heat
Hay
Prunes
Raisins *
Rolled Oats

Index to Markets
By Columns

A m m onia . . .  
Axle G rease

B aked B eans 
B a th  B rick  . 
B luingUlUiiig ............ .. • ' ----   -
B re a k fa s t Food ............... *
B room s ............................. I
B ru sh es  ............................. J
B u tte r  Color ................... 1

A M M O N IA
------  Doz.
r>r>l 12 oz. ovals 2 doz. box 75 
^  A X L E  G REA SE

. Frazer's.
1 lib . w ood boxes, 4 doz. 3 00 
1 lib . tin  boxes, 3 doz. 2 35 

3% lb. t in  boxes, 2 doz. 4 25 
101b. pails, p e r  doz. . .6  00 

1 151b. pails, p er doz. . .7  20 
• J 251b. pails, p e r  doz. . .12 00 

B A K E D  BE A N S
No. 1, p e r doz..........45@ 90
No. 2, p e r  doz..........75@1 40
No. 3, p e r doz. ...85@ 1 75 

B A T H  B R IC K  
E n g lish  ......................... 95

C a n d le s ...............................- ;
C anned  Goods ................
C arbon Oils ..................... *
C atsu p  ............................... «
C h e e s e ................................. X
C hew ing G um  ............... "
C hicory  .............................  »
C hocolate ......................... 5
C lo thes L ines ................. "
Cocoa ................................. i
C ocoanut .........................  ,
Coffee ................................. i
C onfections ..................... i
C racked  W h e a t ............  ®
C rack ers  ......................... “• 2
C ream  T a r ta r  ............... ®

D ried  F ru its

F arn iaceo u s  Goods
• F ish in g  T a c k l e -----
F lavo ring  E x tra c ts
F lo u r an d  F e e d -----
F ru it  J a r s  ................

2 50 
2 50 
2 25

G ela tine . . .  
G ra in  B ags

H e rb s  ...........• .................  J
H ides  an d  P e lts  ............  8
H o rse  R ad ish  -------- - »

J
Je lly
Je lly  Ó iasses ................. 8

M
M apleine ...........................  8
M ince M eat ................... 8
M olasses ........................... *
M u sta rd  ........................... *

N
N u ts

O lives ................................. 8
*  oP ick les  ............................... 8

P ip es  . . . . . . . ..................... I
P lay in g  C ards  ................. »
P o ta sh  ............................... 8
P rov is ions  ......................... *

R ice ........................................  X
Rolled O ats  . . . » ................  8

S
S alad  D ressing  ..................  8
S a le ra tu s  ............................  8
Sal S oda ........................... 8
S a lt ................................... 8
S a lt F ish  ...........................  8
Seeds .................................
Shoe B lack ing  .................  J8
Snuff .................................... J®
Soap 
Soda

B L U IN G
Jennings’.

C ondensed P ea rl B lu ing  
Sm all C P  B luing , doz. 45 
L arge  C P  B luing , doz. <5

B R E A K F A S T  FOODS
A petizo, B iscu its  ........ 3 00
B ea r Food, P e tt ljo h n s  1 95 
C racked  W h ea t, 24-2 2 50
C ream  of W h e a t, 36-2 4 50 
C ream  of Rye, 24-2 . .  3 00 
P o sts  T oasties , T.

No. 2 ...........................2 80
P o s ts  T o asties , T . _

No. 3 ........................... 2 80
F arinose , 24-2 ............  2 70
G rape N u ts  ................  2 70
G rape S u g ar F lak e s  . .
S u g ar C orn F lak e s  . .
H a rd y  W h e a t Food . .  
P o s tm a ’s D u tch  Cook 2 75
H olland  R usk  ............  3 20
K ellogg’s T o asted  Rice

B iscu it ....................... 3 30
K ellogg’s T o a sted  Rice

F lak e s  ........................  2 80
K ellogg’s T o asted  W h e a t

B iscu it ....................... 3 30
K rin k le  C orn F lak e  . .  1 75 
M ap l-W h ea t F lakes,

2 doz............................... 2 70
M ap l-W h ea t F lakes,

3 doz.............................  2 80
M apl-C orn  F lak e s  . . .  2 80 
M inn. W h e a t C ereal 3 75
A lg ra in  Food ............... 4 25
R alsto n  W h e a t Food 4 50 
R a lsto n  W h t Food 10c 1 45 
Saxon W h e a t Food . .  2 50 
S hred  W h ea t B iscu it 3 60
TViscuit, 18 ..................  1 30
P illsb u ry ’s  B es t C er’l 4 25 
P o s t T a v e rn  S pecial . .  2 80 
Q u ak er Puffed  R ice . .  4 25 
Q uaker Puffed  W h e a t 2 85 
Q uaker B rk fs t B iscu it 1 90 
Q uaker C om  F lak e s  . .  1 75 
V ic to r C orn F la k e s  . . . 2  20 
W a sh in g to n  C risps . . . 1  85
W h e a t H e a r ts  ............... 1 90
W h e a te n a  ..................... 4 50
E v a p o r’d S u g a r C orn 90

BROOMS
P a r lo r  ............................. 3 00
Jew el ............................... 3 70
W in n e r ........................... 4 25
W h ittie r  Special ........... 4 55
P a r lo r  G em  ................  3 75
Com m on W h isk  ...........1 00
F an cy  W h isk  ............... \  25
W areh o u se  ..................  4 00

Beans
B aked  ..................  85 @1 30
Red K idney  ___ 85 @ 95
S tr in g  .......................  70@1 15
W ax ....................... 75 @1 25

Blueberries
S tan d a rd  ......................  1 80
G allon ............................. 6 75

C lam s
I .it tle  N eck, l ib . . .  @1 00
L ittle  N eck, 21b. . .  @1 50

Clam  Bouillon
B u rn h am ’s % p t ........... 2 25
B u rn h am 's  p ts ................. 3 75
B u rn h am ’s q ts ..................7 50

Corn
F a ir  ....................... 65@ 70
Good ....................  90@1 00
F an cy  ..................... @1 30

French Peas 
M onbadon

p e r  doz..................... , . .  .1 75
Gooseberries

No. 2, F a ir  .......... .1 50
No. 2, F an cy  ......... . . . 2  35

Hominy
S tan d a rd  .................... 85

Lobster
Vi lb ............................ . . . . 1  85
% tb ............................ ___ 3 15

Mackerel
M ustard , l ib ............. ___ 1 80
M ustard , 2 tb ............ ___ 2 80
Soused, l% Ib ............ ___ 1 60
Soused, 2tb ............ ___ 2 75
T om ato , l i b .............. ___ 1 50
T om ato , 2tb............... ___ 2 80

Mushrooms
H otels  ..................... @ 15
B u tto n s, % s ........ @ 14
B u tto n s, l s  ........... @ 25

Oysters
Cove, l i b ............... 90@
Cove, 2 tb ............... 1 60 @

Plums
P lu m s ................. 90@1 35

Pears in Syrup
No. 3 cans, p e r doz. . .1  50

Peas
M a r r o w f a t .............. @1 15
E a rly  Ju n e  .......... @1 25
E a rly  Ju n e  s if td  1 45@1 55

Peaches
P ie  ........................  1 00@1 25
No. 10 size can  pie @3 25

Pineapple
G rated  ................  1 75@2 10
Sliced .................. 95@2 60

Pumpkin
F a ir  ........................... . XU
Good ......................... . .  90
F a n cy  ...................... 1 00
G allon ...................... ,. 2 15

C H E E S E
B loom ingdale . .  @16
C arson  C ity  .............  @15%
H opk ins  .................... @15%
B rick  .......................... @16%
L eiden  ...............   @15
L im b u rg er ...............  @17%
P ineapp le  ..........  40 @60
E d am  ..................  @85
S ap Sago ............  @22
Sw iss, dom estic  @20

C H E W IN G  GUM 
A dam s B lack J a c k  . . . .  55
A dam s S ap p o ta  ............. 55
B ePm an’s  P ep s in  ..........  55
B ee ch n u t ......................... 60
C hic lets  ............................  1 25
Colgan V iolet C hips . .  60
Colgan M in t C hips . . . .  60
D en ty n e  ........................... 1 10
F la g  S pruce ................... 55
Ju icy  F ru i t  ..................... 55
R ed R obin  ..................... 55
Sen Sen ( J a r s  80 pkgs,

$2.20) ...............................  55
S p earm in t, W rig leys  . .  55
S p earm in t, 5 box ja r s  2 75 
S pearm in t, 3 box ja r s  1 65
T ru n k  S pruce ................. 55
Y u ca tan  ............................. 55
Zeno ...................................  55

CHICORY
B ulk  ................................. 5
Red ................................... I
E agle ............................. “
F ra n c k ’s ......................... 7
Scheuer’s  ..................... 6
Red Standards ........... 1 60
W hite ............................... 1 60

CH O CO LA TE 
W a lte r  B ak e r & Co.

G erm an ’s  S w eet ........  22
P rem iu m  ..........................  32
C a ra cas  ............................. 23

W a lte r  M. L ow ney Co.
P rem ium , % s ............... 29
P rem ium , % s ................. 28

C L O T H E S  L IN E
P e r doz.

No. 40 T w isted  C otton  95 
No. 50 T w is ted  C otton  1 30 
No. 60 T w is ted  C otton  1 70 
No. 80 T w is ted  C otton  2 00 
No. 50 B raided  C otton  1 00 
No. 60 B ra id ed  C otton  1 25 
No. 60 B raided  C otton  1 85 
No. 80 B raided  C o tton  2 25
No. 50 S ash  Cord ........ 1 75
No. 60 S ash  C ord ........ 2 00
No. 60 J u te  ................... 80
No. 72 J u te  .....................1 00
No. 60 S isal ................... 85

Galvanized W ire 
No. 20, each  100ft. long 1 90 
No. 19, each  100ft. long 2 10 
No. 20, each 100ft. long 1 90 
No. 19, each 100ft. long 2 10 

COCOA
B a k e r’s

Mocha
S h o rt B ean  .......... ,..25  @ 27

Shelled 
F a n cy  H  P  Suns 6%@ 7

Long  B ean  .............. . ,24@25 P ecan  H alv es  . . . . @65
H . L. O. G .............. ,. .26@28 W a ln u t H a lv e s  . . . @35

Bogota
F a ir  .......................... . . .  24

F ilb e r t M eats  . . .  
A lican te  A lm onds

@30
@45

F an cy  ...................... . . .  26 J o rd a n  A lm onds . @50

C leveland ......................... 41
Colonial,   35
Colonial, % s ................... 33
E p p s  ............   42
H ersh ey ’s,
H e rsh ey ’S;
H u y le r
Low ney,
Low ney,
Low ney,
Low ney,

y5s
%s

%S ‘ 
%S 
%S 

5 lb. cans . .  
V an  H ou ten , %s . . .  
V an  H ou ten ,, % s . . .  
V an  H ou ten , % s . . .  
V an  H o u ten , l s  . . . .  
W a n -E ta

B R U S H ES
Scrub

Solid B ack, 8 in ..................75
Solid B ack, 11 in ................. 95
P o in ted  E n d s  ................... 85

Stove

17 
10

Spices .................................
S ta rc h  ...............................
S y rups  ....................... 10

No. 3 , 
No. 7 
No. 4 
No. 3

1 00 
1.30 

.1 70 

.1 90
Table Sauces ................. 10
Tea. ....... ......... .............
T o b a c c o ................. H i 12» J®

V
V inegar .............................  13

W
W icking  ...........................  I f
W oodenw are ................... J“
W rapping Paper ......... 14

Y
Y east C a k e ....................... 14

00B U T T E R  COLOR  
D andelion, 25c size  . 

C A N D L E S
P araffine , 6s ..................  7%
P araffine , 12s ............... 8
W ick ing  ...........................20

C A N N E D  GOODS 
Apples

3 lb. S tan d a rd s  . .  @ 9 0
G allon ..............  2 50@2 75

Blackberries
2 lb ......................... 1 50@1 90
S tan d a rd  gallons @5 00

Raspberries
S ta n d a rd  ............... @

Salmon
W a rre n s , 1 lb . T a ll . .2  30 
W a rre n s , 1 lb . F la t  . .2 40
R ed  A lask a  .........1 65@1 75
M ed. R ed  A lask a  1 35 @1 45
P in k  A l a s k a ..........  @ 90

Sardines
D om estic , % s ...........  3 00
D om estic , % M u sta rd  2 75
D om estic , % M u sta rd  @6%
F ren ch , % s ............... 7@14
F re n c h  %s ...................13 @23

Shrimps
D unbar, 1st doz.................1 30
D unbar, l% s  doz...............2 35

Succotash
F a ir  ........................  90
Good ......................... 1 20
F an cy  ..................  1 25 @1 40

Strawberries
S tan d a rd  ..............  95
F an cy  ..................... 2 25

Tomatoes
Good ........................  1 15
F an cy  ..................... 1 35
No. 10 ..................... 3 50

CA RB O N O ILS  
Barrels

P erfec tio n  .............
D. S. G asoline . . . .
G as M ach ine . . . .
D eodor’d  N a p ’a  . .
C y linder ............  29
E n g in e  ................. 16
B lack , w in te r  . .  8

C A TS U P
S n ider’s  p in ts  ........

W ebb  ...........................
W ilber, % s ..............

. . .  33 

. . .  33 

. . .  32
C O C O A N U T
C O C O A N U T

D u n h am ’s p e r  lb. 
..  30
.. 29

15ÎT»- oase ........ ..  29
¿£»S 15 th (»a aft ......... .  28
1 C Inttl Pfl.Sft ...............  27
% s & %s 151b. case  28
Scalloped G em s .......... 10
% s & % s pails  .......... 16
B ulk, p a ils  ..................  13%
B ulk, b a rre ls  ..............  12%

@ 11% 
@19 
@26% 
@18% 
@34% 
@22 
@10

. 2 35
S n id er 's  % p in ts  .......... 1 35

C O F F E E S  R O A S TED  
Rio

Com m on ......................... 19
F a ir  ................................. 19%
Choice ............................. 20
F a n cy  ............................. 21
P e a b e rry  ..................... 23

Santos
Com m on ........................  20
F a ir  ................................. 20%
Choice ........................... 21
F a n cy  ............................. 23
P e a b e rry  ....................... 23

Maracaibo
F a ir  ................................. 24
C hoice ............................. 25

Mexican
C hoice ........................... 25
F a n cy  ............................. 26

Guatemala
F a ir  ................................. 25
F a n cy  ........ - .................... 28

Java
P r iv a te  G row th  ....26@ 30
M andling  ..................... 31@35
A ukola ........................... 30@32

E x c h an g e  M ark e t, S teady  
Spot M arket, S tro n g  

P ackage
N ew  Y ork B asis

A rbuck le ..................... 21 50
Lion ............................... 23 50

M cL aughlin’s XXXX
M cL augh lin ’s X X X X  sold 

to  re ta ile rs  only. M ail all 
o rd ers  d ire c t to  W . F. 
M cL auglilan  & Co., Chicago 

E x tra c ts
H olland, % g ro  boxes 95
Felix , % g ro ss  ............  1 15
H u m m el’s  foil, % gro . 85 
H um m el’s  tin , % gro. 1 43 

C O N FEC T IO N ER Y  
S tic k  C andy  P a lls

H orehound  ........................  8
S tan d a rd  ............................  8
S tan d a rd , sm all ............... 8%
T w ist, sm all ....................  9

C ases
Ju m b o  ..................................  8
Jum bo , sm all ................. 8%
B ig  S t i c k ...........................  8%
B oston  C ream  ............... 13

M ixed C andy
B roken  ..............................  8
C am eo ................................12
C u t L o a f ............................. 9
F a n c y  ..........  10%
F ren ch  C ream  . . . . . .  9
G rocers ............................. 6%
K in d e rg a rten  ................... 11
L e ad e r  ............................... 8%
M ajestic  ..............................  9
M onarch  ........................... 8%
N ovelty  ..............................10
P a r is  C r e a m s ................... 10
P rem io  C ream s ............. 14
R oyal ................................. 7%
S pecial .............................  8%
V alley  C ream s .............. 12
X  L  O .............................  7

S pecialties
P a ils

A uto  K isse s  (b a sk e ts )  13 
B onnie B u tte r  B ites  . .  16 
B u tte r  C ream  C orn . .16 
C andy  C rack ers  (b sk t)  15
C aram el D ice ................. 13
C ocoanu t K ra u t .......... 14
C ocoanu t W affles .........14
Coco M acaroons .......... 16
Coffy T o f f y .......................14
C ream . M arshm allow s lo  
D a in ty  M in ts  7 lb . t in  15
E m p ire  F u d g e  ............... 14
F udge, P in e a p p le ...........13
F udge, W a l n u t ...............13
F udge, F ilb e r t ............ 13
F udge, Choco. P e a n u t 12 
F udge, H oney  M oon ..13  
F udge, T o asted  Cocoa-

n u t ............................. 13
F udge, C h e r r y .................14
F udge, C o c o a n u t ...........13
H oneycom b C andy  . . . .  15
K okays ............................. 14
Iced  M a ro o n s ................... 14
Iced  G em s .....................  15
Iced  O range  Je llie s  .. .1 3
I ta lia n  B on B o n s ...........13
M anchus ........................... 15
M olasses K isses, 10

lb . box ....................... 13
N u t B u tte r  P u f f s ...........13
S a lted  P e a n u ts  ............. 15

C hocolates
P a ils

A sso rted  Choc................... 15
A m azon C aram els  . . . . 1 5
C h a m p io n .........................U
Choc. C hips, E u re k a  ..18
C lim ax  ...............................13
E clipse, A sso rted  ......... 15
E u re k a  C hoco lates . . .1 6
F a v o r ite  ............................16
Ideal C hoco lates ........... 13
K lond ike C hoco lates ..18
N abobs ............................... 17
N ibb le S tic k s  ................. 26
N u t W a fe rs  ..................... 17
O coro Choc. C aram els  17
P e a n u t C lu ste rs  ............. 20
P y ram id s  ......................... 14
Q u in te tte  ........................... 16
R eg in a  .............................  10
S ta r  C hocolates ............. 13
S u perio r Choc, ( lig h t)  18 

Pop Corn
C ases w ith o u t prizes.

C rack er J a c k  ........... 3 25
G iggles, 5c pkg. cs. 3 50
O h M y 100s ..............  3 50

Cough D rops
boxes

P u tn a m  M en tha l . . .  1 00
S m ith  B ros ..................  1 25

N U TS—W hole

A lm onds, T a rra g o n a  18 
A lm onds, D rak e  . . . .  17
A lm onds, C alifo rn ia

so ft shell ...........
B raz ils  ................... @15
F ilb e r ts  ............... @16
Cal. N o. 1 ...........
W a ln u ts  so ft shell 
W a ln u ts , M arbo t . .  @16
T able n u ts , fan cy  @16 
P ecans, m ed ium  . .  @15
P ecan s, ex. la rg e  . . @16
H icko ry  N u ts , p e r  bu.

O hio ...........................2 00
C ocoanu ts ...................
C h es tn u ts , N ew  Y ork 

S ta te , p e r  b u ...............

P ean u ts
F an cy  H  P  S uns 7%@ 7%

R o a s te d ...............7 @ 7 %
Choice, raw , H  P  J u m 

bo ......................... @ 8
R oasted  ................. @ 9

CRA CK ED  W H E A T
B ulk ...............................  3%
24 2!b. p k g s .................. 2 50

C RA CK ERS
N atio n a l B iscu it C om pany 

B ran d s
B u tte r

Boxes
E xcels io r B u t t e r s ......... t
N BC S q u are  B u tte rs  . .  6%
S eym our R ound ........... 6%

Soda
N BC S odas ................... 6%
P rem iu m  Sodas ........... 7%
Select S odas ................... 8%
S ara to g a  F l a k e s ...........13
S a ltin es  ........................... is

O yster
N BC P icn ic  O y ste rs  . .  6%
Gem O yste rs  ...................  t%
Shell .................................  S

Sw eet Goods
C ans a n d  boxes

A nim als .........................  10
A tla n tic s  A lso A sstd . . 12 
A vena F ru i t  C akes . . .  12 
B onnie Doon C ook ie s.. 10
B onnie L ass ies  ........... 10
B rittle  F in g ers  ........... 10
C am eo B iscu it Choc.

(can s) .........................  25
Cam eo B iscu it A sstd .

(cans) .......... ................  25
C artw h ee ls  A ss td ...........8%
C ecelia B iscu it ........... 16
C hoco late  B a r  (can s) 18
C hocolate D r o p s ...........17
C hocolate  D rop C en

te rs  ............................. 16
Choc. H oney  F in g e rs . 16 
Choc. R o se tte s  (can s) 20
C racknels .......................  18
C ocoanu t T a ffy  Bax . .  13
C ocoanut D r o p s ........... 11
C ocoanu t M acaroons . .  18 
O ocnut H oney  F in g e rs  12 
C ocnt H oney  Ju m b le s  12 
Coffee C akes Iced  . . .  12 
E v e n tid e  F in g e rs  . . . .  16
F am ily  Cookies ............. 8%
F ig  C akes A ss td ...........12
F ro sted  C ream s ........... 8%
F ro sted  G inger Cookies 8% 
F ru i t  L unch  Iced  . . . . .  lu 
G inger G em s P la in  . . . .  8% 
G inger G em s Iced  . . . .  9% 
G rah am  C rack ers  . . . .  8 
G inger S naps  F am ily  . . 8 %  
G inger S naps  N BC

R ound  ......................... 8
H ouseho ld  Cookies . . . . 8  
H ouseho ld  Cks. Iced  . .  9
H ippodrom e B a r ......... 12
H oney  Ju m b le s  ........... 12
Im p e ria ls  .........................  8%
Ju b ile e  M ixed ............. 10
L ady  F in g e rs  Sponge ..30  
L eap  Y ear Ju m b le s  . .  18 
L em on B iscu it S q u are  8%
L em on W a fe rs  ........... 17
L em ona ...........................  8%
M ace C akes ................... 8
M ary  A nn  .....................  8%
M arshm allow  Cfe. Ck. 13 
M arshm allow  W a ln u ts  18
M edora ...............................  8
M ottled  S q u a re s  . . . .  10 
N B C  H oney  C akes . . .  12 
O atm eal C rac k e rs  . . . .  a
O range G em s ............... 8%
P en n y  A s s o r t e d ............. 8%
P e a n u t G em s ................. 9
P ineapp le  C akes .* .... 16
R aisin  G em s ................. H
R everes A ss td ................... 16
Spiced G inger C akes . .  9 
Spiced G inger C akes

Iced  ...............................  ! •
S u g a r F in g e rs  ............. 12
S u g ar C r im p ....................  8%
S u lta n a  F ru i t  B iscu it 16
T riu m p h  C a k e s .............16
V an illa  W a fe rs  ........... 17
W av erley  ....................... 10

In -e r-S ea l T ra d e  M ark 
G oods

p e r  dos.
B a ro n e t B iscu it ........... $1 00
B rem u ers  B tr  W afa . 1 00
C am eo B iscu it ........... 1 60
C heese S andw ich  . . . .  1 00 
C hocolate  W a fe rs  . . .  1 00 
E xce ls io r B u tte rs  . . . .  1 00
F ig  N ew ton  ................... 1 00
F iv e  O’c lo ck  T e a  B sot. 1 00 
G inger S naps  N B C  . .  1 00
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8 10 11

2 50

2 50
3 00

G rah am  C rack ers  Red
L abel 10c size  ............. 1 00

L em on S naps  ............... 50
O y ste re tte s  ................... 50
P rem iu m  Sodas ..........  1 00
R oyal T o a st ................. 1 00
S a ra to g a  F lak e s  ........  1 50
Social T ea  B iscu it . .  1 00 
S'. S. B u tte r  C rack ers  1 50
U needa B iscu it ..........  50
U need a  G inger W a fe r  1 00
V anilla  W a fe rs  ..........  1 00
W a te r  T h in  B iscu it . .  1 00 
Zu Zu G inger S naps . .  50
Z w ieback  ....................... 1 00

O ther P ack ag e  Goods 
B a rn u m ’s A nim als . .  50
C hocolate  T okens • •. • 2 50
B u tte r  C rac k e rs  N BC 

F am ily  P ack a g e  • •.
Soda C rack ers  NBC 

F am ily  P ack a g e  . •.
F ru it  C ake ..................

In Special T in  P ackages  
p e r  doz.

F es tin o  ........................... 2 50
N abisco  25c ..................  2 50
N abisco, 10c ................  1 00

In  bulk, p e r  tin
N ab isco  ........................... 1 75
F es tin o  ..........................  1 50
B en t’s  W a te r  C rackers  1 40

CREAM  TA RTA R
B arre ls  or d ru m s ........... 33
B oxes ................................. 34
S quare  C ans .....................  36
F an cy  C addies ............... 41

D RIED  FR U IT S  
A pples

E v a p o r’ed, Choice bu lk  7 
E v a p o r’ed, F a n cy  pkg. 8 

A prico ts
C alifo rn ia  ..............  12@14

C itron
C orsican  ......................... 15

C u rran ts
Im ported  1 lb. pk g ........... 8%
Im ported , bu lk  ................. 8%

P eaches
M uirs—Choice, 251b. . .  9 
M uirs—F ancy , 251b. ..10
F lincy, P eeled , 251b. ..18 

Peel
L em on, A m erican  
O range, A m erican  

R aisins
C luste r, 20 ca rto n s  
Loose M uscate ls, 4 Cr. 6% 
Loose M uscate ls , 3 Cr. 6 
L. M. Seeded, 1 lb. 7@7% 

C aliforn ia  P ru n es  
90-100 251b. boxes . . .@  4%
80- 90 251b. b o x e s -----@ 6
70- 80 251b. bo x es-----@ 6%
60- 70 25tb .boxes . ..@  7% 
50- 60 251b. b o x e s . . . .®  816 
40- 50 251b. b o x e s . . . .@10

FA RIN A CEO U S GOODS 
B eans

C alifo rn ia  L im a ..........  7%
M ichigan L im a  ..............  6
Med. H an d  P icked  . .  2 40
B row n H olland  ..........  1 65

F a rin a
25 1 lb  p ackages  ........ 1 50
B ulk, p e r  100 lb s ..........4 00

O riginal H olland Rusk 
P ack e d  12 rolls to  co n ta in e r 
3 co n ta in e rs  (40) rolls 3 20 

H om iny
P earl, 100 lb. sack  . .  2 00 
M accaroni and V erm icelli 

D om estic, 10 lb. box . .  60
Im ported , 25 lb. box . .  2 50 

P earl B arley
C h es te r ...........................
E m p ire  .........................

P eas
G reen, W isconsin , bu 
G reen, Scotch, bu. .
Split, lb ...........................

Sago
E a s t  In d ia  ..................
G erm an , sack s  ........
G erm an, b roken  pkg. 

T apioca
F lake , 100 lb. sack s  
P earl, 100 lb. sack s
P ea rl, 36 p k g s .............
M inute, 36 p k g s ..........

FISH IN G  TACKI 
% to  1 in .......................

F L A V O R IN G  E X T R A C T S  
Jennings D C Brand 

T erpene le ss  E x tr a c t  L em on 
No. 1 F  box, p e r  doz. 75
No. 2 F  box, p e r  doz. 90
No. 4 F  box, p e r  doz. 1 75
No. 3 T aper, p e r  doz. 1 75 
2 oz. F la t , F  M p e r  dz. 1 5o 

Jennings D C Brand 
E x tra c t  M exican V anilla  

No. 1 F  Box, p e r  doz. 90 
No. 2 F  Box, p e r  doz. 1 25
No. 4 F  Box, p e r doz. 2 25
No. 3 T aper, p e r  doz. 2 00 
2 oz. F la t  F  M p e r  dz. 2 00

f l o u r  a n d  f e e d
G rand  R ap id s  G rain  & 

M illing  Co.
W in te r W heat

P u r ity  P a te n t  ............  5 10
Seal of M inneso ta  . . . .  5 00
S u n b u rs t ....................... 5 00
W iza rd  F lo u r  ..............  4 70
W iza rd  G rah am  ........  5 00
W izard  G ran . M eal . .  4 00 
W izard  B uckw heat. . .  6 00
R ye ................................... 4 40

V alley  C ity  M illing Co.

H ID E S  A N D  P E L T S  
Hides

G reen, No. 1 ................. 11%
G reen, No. 2 .....................10%
C ured, No. 1 ...................13
C ured, No. 2 .................. 12
C alfsk in , g reen , No. 1 15 
C alfsk in , g reen , N o. 2 13% 
C alfsk in , cu red , No. 116 
C alfsk in , cu red , No. 214%

Pelts
Old W ool ..............  60 @1 25
L am bs ................... 10@ 25
S hearlings  ..............  10@ 20

Tallow
No. 1 ....................... @ 5
No. 2 ..................... @ 4

Wool
U nw ashed , m ed. . .  @18
U nw ashed, fine . . .  @13

HO RSE R A D IS H  
P e r  doz.............................. .

Smoked Meats 
H am s, 12 lb. av. 19%@20

Young Hyson

L ily  W h ite  ........
L ig h t L o a f ..........
G rah am  ..............
G ran en a  H ea lth  
G ran . M eal . . . .  
B olted  M ed. . . .

12%12%

.2 25

H am s, 12 lb. av . 19 
H am s, 16 lb. av. 18 
H am s, 18 lb. av. 18 
H am , d ried  beef

se ts  ................... 23
C alifo rn ia  H a m s  12 
P icn ic  Boiled

H a m s ..........
Boiled H am s 
M inced H am  
B acon ............

@19% 
@19 
@18%

@24 
@ 12%

19% @20 
27% @28

@13%
@26

Sausages
B ologna ............... 10
L iv er ....................  7.
F r a n k f o r t ...............12
P o r k ......................... 13
V eal ................................. 11
T ongue .............................  11
H eadcheese  ................... 9

Beef

@ 10% 
@ 8 
@ 12%  
@14

M ess, 100 lb s .............. , ,17 00
M ess, 40 lb s .............. . .  7 20
M ess, 10 lb s ................ . 1 90
M ess, 8 lb s .............. . .  1 60
No. 1..100 lb s .............. ..16 00
No. 1, 40 lb s ................ . .  6 80
No. i ,  10 lbs.............. . .  1 80

W hiteflsh
100 lb s ............................ . .  9 75

50 lbs........................... . .  5 25
10 lbs........................... . .  1 12
8 lb s ........................... 92

100 lbs........................... . .  4 65
40 lbs........................... . .  2 10
10 lb s ........................... 7 b

8 lbs........................... 6o

Choice .......................
F a n cy  ........................

Ooling
F orm osa, F an cy  . . .  
F orm osa, M edium  
F orm osa , Choice ..

30
40@50

50@60
28
35

English Breakfast
M edium  ......................... 25
Choice ......................... 30@35
F a n cy  ......................... 40@60

10 
4 60 
2 10 
2 20 
2 10 
2 00

V oigt M illing  Co.
G rah am  ........................... 4 60
V oig t’s C rescen t ...........5 10
V o ig t’s F lo u ro ig t ......... 5 10
V o ig t’s  H yg ien ic  ........... 4 60
V oig t’s  R oyal .................5 50
C olum bian ............  — 5 10
C alla  L ily  .......................4 80
W a tso n -H ig g in s  M illing Co.
P erfec tio n  F l o u r ........  5 00
T ip  Top F lo u r ..........  4 60
Golden S heaf F lo u r  . .  4 20 
M arsh a ll’s  B est F lo u r 5 00 

W orden  G rocer Co.
W izard  F lo u r  ..............  4 70
Q uaker, p a p e r  ............  4 70
Q uaker, c lo th  ............... 4 80
Q uaker B u ck w h ea t bbl. 5 50

K ansas  H ard  W h e a t 
W orden  G rocer Co. 

A m erican  E ag le , % s ..5  35 
A m erican  E agle, %s . .5 25 
A m erican  E ag le , % s 5 15 

Spring  W h e a t 
Roy B a k e r

G olden H orn , fam ily  . .  4 90 
G olden H orn , b a k e rs  4 80
W isconsin  R ye ............  3 75

Ju d so n  G rocer Co.
C ereso ta, % s ................. 5 80
C ereso ta , % s ............... 5 90
C ereso ta , % s ................... 6 00

W orden  G rocer Co.
W ingold, % s c l o t h ------ 5 70
W ingold, % s clo th  ----- 5 60
W ingold , % s clo th  ----- 5 50
W ingold , % s p a p e r -----5 55
W ingold, %s p a p e r -----5 50
B a k e rs ’ P a te n t  .............5 35

W ykes & Co.
Sleepy E ye, % s c lo th  5 45 
S leepy E ye, %s c lo th  5 35 
Sleepy E ye, % s clo th  5 25 
S leepy E ye, % s p a p e r  5 2E 
Sleepy E ye, %s p a p e r  5 25

Meal
B olted  ..................
Golden G ran u l’d

Jelly
5tb pails, p e r  doz. . .  2 

15 tb pails, p e r  pa il . .  
30tb pail, p e r  pail ___

J E L L Y  GLASSES  
% pt. in  bbls., p e r  doz. 
% p t. in  bbls., p e r  doz.
8 oz. capped in  bbls.

M A P L E IN E  
2 oz. bo ttles, p e r  doz.

M IN C E  M E A T  
P e r  ca se  .........................

M OLASSES  
New Orleans

F a n cy  O pen K e ttle  . . . .  42
Choice ...............................  35
Good ................................... 22
F a ir  ..................................... 20

H alf b a rre ls  2c e x tra

90 Boneless ........  20 00@20 50
R um p, new  . . .  21 100@22 00

20 Pig’s F ee t
48 % bb ls....................... ___ 1 05
90 % bbls., 40 lbs. . . . ...• 2 10

% bb ls .......................
15 1 bb l........................... ___  8 50
16 T rip e

18
K its , 15 lb s ............. ........  90
% bbls., 40 lbs. . . . ........ 1 60
% bbls. 80 lbs. . . . ........ 3 00

00 Casings
H ogs, p e r  % ..........

85 Beef, rounds, se t . .  18@20
Beef, m iddles, se t . .  80 @85
Sheep, p e r  bundle 85

%

Uncolored Butterine
Solid D airy  ----- 12 @16
C o un try  Rolls ...12% @ 18

Canned Meats

Red H en , Ño. 2% . . . . 1 75
Red H en , No. 5 ___ . 1 75
Red H en , No. 10 . . .  

M U S T A R D
. 1 65

% lb . 6 lb. box . . . 16
O L IV E S

Bulk, 1 gal. k egs 1 15@1 25 
B ulk, 2 gal. kegs  1 10@1 20 
B ulk, 5 gal. kegs 1 00 @1 IF
Stuffed, 5 oz..............
S tuffed, 8 oz............
S tuffed, 14 oz............
P it te d  (n o t stu ffed)

14 oz...........................  2 25
M anzanilla , 8 oz.
L unch, 10 oz. . .
L unch, 16 oz. . .
Q ueen, M am m oth, 19 

oz................ .
Q ueen, M am m oth, 28

90
1 25
2 25

90
1 35
2 25

. . .  4 25

C orned beef, 2 lb ............4  45
C orned beef, 1 tb. .. . .2 35
R o as t beef, 2 tb .......... . .4  45
R o as t beef, 1 tb .......... . .2  35
P o tte d  M eat, H am

F lav o r, %s ........ . 50
P o tte d  M eat, H am

F lavo r, % s ........ . 95
D eviled M eat, H am

F lavo r, % s ........ 50
D eviled M eat, H am

F lav o r, % s .......... . 95
P o tte d  T ongue, % s . . 50
P o tte d  T ongue, % s . . 95

R IC E
F a n cy  ....................... 6 @6%
J a p a n  S ty le  ..........  5 @5%
B roken  ..................... 4 @4%

SE E D S
A nise ............................... 14
C anary , S m y rn a  ..........  6%
C araw ay  ........................  10
Cardom om , M alab ar 1 20
C elery ............................. 50
H em p, R u ssian  ..........  5
M ixed B ird  ..................  5
M usta rd , w h ite  ........... 8
P oppy  ............................. H
R ape ...........................

SH O E BLACKING 
H an d y  Box, la rg e  3 dz. 3 50 
H an d y  Box, sm all . .  1 25 
B ixby’s R oyal P o lish  85 
M iller 's  C row n P o lish  85 

S N U F F
Scotch , in  b ladders  . . . .  37
M accaboy, in  j a r s ...........35
F ren ch  R app le in  ja r s  . .  43

SODA
B oxes .................................  5%
K egs, E n g lish  ............... 4%

S PIC E S  
W hole Spices

A llspice, J a m a ic a  ......... 9
A llspice, la rge  G arden  11
Cloves, Z an z ib ar ----- 27
C assia , C an ton  ..........  14
C assia , 5c pkg. doz. . .  25
G inger, A frican  ..........  9%
G inger, Cochin ........... 14%
M ace, P en an g  ..............  70
M ixed, No. 1 ............... 16%
M ixed, No. 2 ............... 10
M ixed, 5c pkgs. doz. . .  45
N u tm eg s, 70-80 ..........  30
N u tm egs, 105-110 — . 22
P epper, B lack  ..............  13
P epper, w h ite  ............  25
P epper, C ayenne ........  22
P ap rik a , H u n g a ria n  . .

P ure  G round in Bulk

Ceylon,
F an cy

B lot

India  
choice .

TOBACCO  
Fine Cut

30@35
45@50

1 45

5 75

3 80@4 00 
3 80® 4 00

1% to  
1% to  
1% to
2 in .
3 in.

3 00
W heat

N ew  R ed .............. ........  82
N ew  W h ite  .......... ........  81

2 00
Oats

M ichigan ca rlo ts  . ........  45
2 00 L ess th a n  ca rlo ts . . . .  47

5 Corn
C arlo ts  ........ ........... ........  78

4% L ess th a n  ca rlo ts ........  80
4% Hay

. . .  18 00C arlo ts  .....................
L ess  th a n  ca rlo ts . . .  19 00

4% Feed
........  334% S tre e t C ar Feed

2 25 No. 1 C orn & O at F eed  3£
2 75 C racked  corn  . . . . ........  32

E C oarse co rn  m eal ........  32

. 6 f r u i t  j a r s

. 7 M ason, p ts ., p e r gro. 4 55

. 9 M ason, q ts ., p e r gro. 4 9511 M ason, % gal. p er gro. 7 30
15 M ason, can  tops, gro .. 1 65

O live Chow, 2 doz. cs. 
p e r doz.......................... 2 25

P IC K L E S
Medium

B arre ls , 1,200 cou n t . .  7 75 
H alf bbls., 600 cou n t 4 38
5 gallon  kegs ..............  1 90

Small
B arre ls  ........................... 9 50
H a lf B a rre ls  ................  5 25
5 gallon  kegs  ................  2 25

Gherkins
B arre ls  ........................... 14 50
H alf ba rre ls  ..................  7 75
5 gallon  kegs .................

Sweet Small
B arre ls  ......................... 15 00
H a lf b a rre ls  ..............  8 005 gallon  keg s  ..............  3 25

Clay,
Clay,
Cob

P IP E S
No. 216, p e r  box 1 
T. D. fu ll coun t

R O L L E D  O ATS  
Rolled A vena, bbls. ..5  75 
S tee l C u t, 100 tb . sks. 2 85
M onarch , b b s ....................5 50
M onarch , 90 lb . sack s  2 65 
Q uaker, 18 R eg u la r . . . 1  45 
Q uaker, 20 F am ily  . .  4 00

S A LA D  D R ES SIN G
C olum bia, % p t .................2 25
C olum bia, 1 p in t . . . .  4 00 
D u rk ee’s, la rg e  1 doz. 4 50 
D u rk ee’s, sm all, 2 doz. 5 25 
S n ider's , la rge , 1 doz. 2 35 
S n id er’s sm all, 2 doz. 1 35.

S A L E R A T U S  
P ack ed  60 lbs. in  box 

A rm  an d  H a m m e r . .  3 00 
W y a n d o tte , 100 % s . .  3 00

SA L SODA
G ranu la ted , bb ls..............  80
G ranu la ted , 100 lbs. cs. 90 
G ran u la ted , 36 pkgs. . .  1 25

S A L T
Com m on G rades 3 tb . sacks

W h ite  ............  35
24 
45

A llspice, J a m a ic a  
Cloves, Z anz ibar 
C assia , C an ton  
G inger, A frican  
M ace, P en an g  . .  
N u tm egs, 75-80 
P epper, B lack 
P epper,
P epper, C ayenne . .  
P ap rik a , H u n g a rian

. STA R C H  
Corn

K ingsfo rd , 40 lbs. . 
M uzzy, 20 lib . pkgs 

K ingsfo rd
S ilver Gloss, 40 lib . 
M uzzy, 40 lib . pkgs. 

Gloss
S ilver Gloss, 16 31bs. 
S ilver Gloss, 12 61bs. 

Muzzy
48 lib . pack ag es  . . .  
16 31b. pack ag es  . . .  
12 61b. pack ag es

100
70
60

1 25 
1 50
1 75
2 00 
2 00 
2 25

20
Cotton Lines

No. 1, 10 fee t ................  5
No. 2, 15 fe e t ................  7
No. 3, 15 fee t ................  9
No. 4, 15 fe e t .............  10
No. 5, 15 fee t ............... 11
No. 6, 15 fee t ............... 12
No. 7, 15 fee t ............... 15
No. 8, 15 fee t .............  18
No. 9, 15 fee t ............. 20

Linen Lines
Sm all ............................... 20
M edium  ............... 26
L a rg e  ............................... 34

Poles
Bam boo, 14 ft., p e r doz. 55 
Bam boo, 16 ft., p e r  doz. 60 
Bam boo, 18 ft., p e r  doz. 80

G E L A T IN E
Cox’s, 1 doz. la rg e  . .  1 45 
Cox’s, 1 doz. sm all . . .  90
K nox’s S park ling , doz. 1 25 
K nox’s S park ling , gr. 14 00 
K nox’s  A cidu’d doz. 1 25
N elson’s ..........................  1 50
O xford ...........................,.. 75
P ly m o u th  Rock, P hos. 1 25 
P lym ou th  Rock. P la in  90

BAGSG R A IN
B road  G auge ................... 18
A m oskeag  ......................... 19

H erbs
Sage ...................................  15
H ops ................................... 15
L a u re l L eaves  ................. 15
S en n a  L eav es  ................. 25

P L A Y IN G  CARDS  
No. 90, S tea m b o a t . .
No. 15, R ival a sso rted  
No. 20, R over, en a m ’d.
No. 572, S pecial ..........
No. 98 Golf, s a tin  fin.
No. 808, B icycle ..........
No. 632 T o u rn ’t  w h is t

PO TA SH
B a b b itt’s, 2 doz...........  1 75

P R O V IS IO N S  
Barreled Pork

C lear B ack  ___22 00@23 00
S hort C u t C lear 20 50@21 00
B e a n ..................  18 00@18 50
B risk e t, C lear 23 50@24 00
P ig  ................................... 23 00
C lear F am ily  ..............  26 00

D ry Salt Meats
S P  B ellies ___  15%@16

Lard
P u re  in  tie rce s  ..12%@13 
Com pound L a rd  10% @11

4 lb. sacks  
lb. sacks  

28 10 lb. sack s  
56 lb. sack s  . .  
28 lb. s ack s  . .

56 tb. 
28 tb.

80 lb . tu b s  
60 lb tu b s  . 
50 lb. t in s  . 
20 lb. pa ils  . 
10 lb. pa ils  . 
5 lb. pa ils  . 

8 lb pa ils  .

%. advance  
. .  advance  
. .ad v an ce  
. .ad v an ce  
..a d v a n c e  % 
. .ad v a n ce  1 
. .ad v a n ce  1

W arsaw
d a iry  in  d rill bags  40 
d a iry  in  d rill b ag s  20

Solar Rock
56 tb . s ack s  ....................... 25

Common
G ranu la ted , F in e  ........  1 05
M edium , F in e  ..............  1 10

S A L T  F IS H  
Cod

L arge , w hole . . .  @ 8
Sm all, w hole . . .  @ 7 %
S trip s  o r b ric k s  7%@10%
Pollock  ..................  @ 4%

H alibut
S trip s  ........................... 15
C hunks ......................... 16

Holland Herring  
Y. M. w h. hoop bbls. 12 00 
Y. M. w h. hoop % bbl. 6 50 
Y. M. w h. hoop kegs  72 
Y. M. w h. hoop M ilchers

kegs  ...............................  73
Jueen , bb ls ..................  11 00
Q ueen, bb ls.......................11 00
Q ueen, % bb ls........................5 75

Trout
No. 1, 100 lb s ...........................7 50
No. 1, 40 lb s .....................  2 25
No. 1, 10 lb s ..................  90
N o. 1, 2 lbs......................  75

6% 
8%

5
4%_____ 6

501b. boxes ....................... 3%
SYRU PS  

Corn
B arre ls  ...........................
H a lf  b a rre ls  ..............
B lue K aro , No. 2 . . .  
B lue K aro , No. 2% . 
B lue K aro , No. 5 
B lue K aro , No. 10 . . .
R ed K aro , No. 2 ........
R ed K aro , No. 2% . 
Red K aro , No. 5 . . .  
R ed K aro , No. 10 . . .

26% 
28% 
1 80 
2 06 2 10 
2 00
1 98
2 40 
2 35 
2 25

Bugle, 16 oz..................... . 3 84
Bugle, 10c ................. 11 00
D an  P a tc h , 8 an d  16 oz. 32
D an  P a tc h , 4 oz...... 11 52
D an  P a tc h , 2 oz......5 76
F a s t  M ail, 16 oz...... 7 80
H ia w a th a , 16 oz............  60
H iaw a th a , 5c ..............  5 40
M ay F low er, 16 oz....9 36
No L im it, 8 oz...........  1 80
N o L im it, 16 oz............3 60
O jibw a, 8 and  16 oz. 40
O jibw a, 10c ................... 11 10
O jibw a, 5c ..................... 1 85
P e to sk ey  Chief, 7 oz. 2 00
P eto sk ey  Chief, 14 oz. 3 90
P eac h  an d  H oney, 5c 5 76
Red Bell, 16 oz............3 96
Red Bell, 8 foil ..........  1 98
S terling , L  & D 5c . .  5 76
S w eet Cuba, c a n is te r  9 16
S w eet Cuba, 5c ..........  5 76
S w eet Cuba, 1 0 c ..........  95
S w eet Cuba, 1 lb. tin  4 50 
S w eet Cuba, % lb. foil 2 25 
S w eet B urley , 5c L&D 5 76 . 
S 'weet B urley , 8 oz. . .  2 45 
S w eet B urley , 16 oz. . .  4 90 
S’w eet M ist, % gro. . .  5 70
S w eet M ist, 8 oz..........11 10
S w eet M ist, 8 oz..........  35
T elegram , 5c ..............  5 76
T iger, 5c ......................  6 00
T iger, 25c can s  ..........  2 35
U ncle D aniel, 1 lb . . .  60
U ncle D aniel, 1 oz. . .  5 22

Plug
Am. N avy, 16 oz........... 32
A pple, 10 lb. b u tt  ........  38
D rum m ond  N a t. L eaf, 2

an d  5 lb .......................  60
D rum m ond  N a t. L eaf

p e r  doz.........................  96
B a ttle  A x ......................  28
B racer, 6 an d  12 lb. . .  30
B ig Four, 6 a n d  16 lb. 32
B oot Jack , 2 lb ..............  90
B pot Jack , p e r  doz. . .  90
Bullion, 16 oz................... 46
C lim ax, Golden T w ins  48
C lim ax 14% oz...............  44
C lim ax, 7 oz......................  47
D ay s’ W ork, 7 & 14 lb. 37 
C rem e de M enthe , lb. 62
D erby, 5 lb. boxes ----- 28
5 B ros., 4 lb ......................  66
F o u r Roses, 1 0 c ............. 90
G ilt Edge, 2 lb ..................  50
Gold Rope, 6 & 12 lb. 58 
Gold Rope, 4 & 8 lb. 58 
G. O. P ., 12 & 24 lb. . .  40
G ran g er T w ist, 6 lb. . .  46
G.. T. W ., 10 lb. & 21 lb. 36 
H o rse  Shoe, 6 & 12 lb. 43 
H oney  D ip T w ist, 5&10 45
Jo lly  T a r, 5 & 8 lb .......... 40
J . T „  5% & 11 lb. . .  35
Q entucky  N avy, 12 lb. ..32  
K eystone  T w ist, 6 lb. 45
K ism et, 6 lb ......................  48
M aple Dip, 20 oz..............  27
M erry  W idow , 12 lb. . .  32
N obby Spun Roll 6 & 3 58
P a rro t,  12 lb ..................... 34
P a tte r s o n ’s N at. L eaf 93 
P eachey , 6-12 & 24 lb. 40
P icn ic  T w ist, 5 lb..........  45
P ip er H eidsiek , 4 & 7 lb. 69

Pure Cane
F a ir  ................................. J6
Good .................................  20
Choice ............................. 25

T A B L E  SAUCES
H alfo rd , la rg e  ............  3 75
H alfo rd , sm all .............  2 25

TEA
Japan

S undried , m ed ium  ..24@26 
S undried , choice ...30@ 33
S undried , fan cy  ----- 36@40
B ask e t-fired , m ed ium  30 
B ask e t-fired , choice 35@37 
B aske t-fired , fan cy  40@43
N ibs ...............................  30@32
S iftings ....................... 10@12
F a n n in g s  ..................... 14@15

Gunpowder
M oyune, m ed ium  . . . .  35
M oyune, c h o i c e ..........  33
M oyune. fancy  ........... 50@60
P ingsuey , m ed ium  . .  33
P ingsuey , choice . . . .  35
P ingsuey , fan cy  ,...50@ 55

P ip e r  H eidsick , p e r  doz. 96 
Polo, 3 doz., p e r doz. 48
R ed icu t, 1 2-3 oz..............  38
Scrapple, 2 & 4 doz. . .  48
S h erry  Cobbler, 8 oz. . .  32
S pear H ead , 12 oz..........  44
S p ea r H ead , 14 2-3 oz. 44
S p ear H ead , 7 oz..........  47
Sq. D eal, 7, 14 a n d  28 lb. 30 
S ta r , 6, 12 & 24 lb. . .  43
S ta n d a rd  N avy , 7%, 15

& 30 lb .............................. 34
T en  P enny , 6 & 12 lb. 35 
T ow n T alk , 14 oz. . .  31
Y ankee G irl, 12 & 24 30

Scrap
All Red, 5c ................... 5 76
Am. U nion S crap  ___  5 40
B ag  P ipe, 5c ................  5 88
C utlas, 2% oz................... 26
Globe S crap , 2 oz........... 30
H ap p y  T hough t, 2 oz. 30 
H oney  Com b S crap , 5c 5 76 
H on est S crap , 5c . . . .  1 55 
M ail P ouch, 4 doz. 5c 2 00
Old Songs, 5c ............... 5 76
Old Tim es, % gro. . .  5 50 
P o la r B ear, 5c, % gro . 5 76 
R ed B and, 5c % gro. 5 76 
R ed  M an S crap  5c . .  1 42
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SPECIAL PRICE CURRENT 15 16 17

12 13 14

S crapple, 5c p k g s ............  48
S ure Shot, 5c 1-6 gro. 5 76 
Y ankee G irl S crap , 2oz. 5 76 
P a n  H an d le  Scrp  \ ig r .  5 76
P each y  S crap , 5c ----- 5 76
U nion W o rk m an  2Vi 6 00

Smoking
& 7 oz. 30All L eaf, 21

BB, 3% oz......................  6 oo
BB. 7 oz.......................... 12 00

11 52 
5 04

BB, 14 oz.
B agdad, 10c tin s  . . .
B adger, 3 oz...............
B adger, 7 oz...............
B an n e r, 5c ...............
B anner, 20c ...............
B anner, 40c ............
Bëlwood, M ix tu re , 1 
B ig  Chief, 2Vi oz. 
B ig Chief, 16 oz. . .  
B ull D u rh am , 5c. . . .  
B ull D urham , 10c .. 
Bull D urham , 15c .. 
B ull D urham , 8 oz. 
B ull D urham , 16 oz. 
B uck H orn ,

P ilo t, 7 oz. doz...........
P ilo t, 14 oz. doz...........
P rin ce  A lbert, 5e . —
P rin ce  A lbert, 1 0 c ___
P rin ce  A lbert, 8 oz. . .  
P rin ce  A lbert, 16 oz. . .
Q ueen Q uality , 5 c ___
Rob Roy, 5c foil . . . .  
Rob Roy, 10c g ro ss  . . :
R ob Roy, 25c doz..........
Rob Roy, 50c doz..........
S. &  M., 5c g ro ss  . . . .  
S’. & M., 14 oz., doz. . .  
Soldier Boy, 5c g ross

48
96
84
44
48
7610 
10 
76 
20 
76 

10 50

11 52 
17 28 

. 3 60 
. 6 72 

5
B uck  H orn , 1 0 c .............11 52
B ria r  P ipe, 5c ..........  6 00
B r ia r  P ipe , 10c ........  12 00
B lack  S w an, 5c ..........  5 76
B lack  Sw an, 14 oz. . .  3 aO
Bob W h ite , 5c ..........  6 00
B ro therhood , 5c ........... ^6 00
B ro therhood , 10c . 
B ro therhood , 16 oz. . .  5
C arn ival, 5c ................... 5
C arn ival, % oz..............
C arn ival, 16 oz..............
C iga r C lip 'g. Johnson  
C igar C lip 'g. Seym our 
Id en tity , 3 & 16 oz. . .  
D arby  C igar C u ttin g s  4 
C on tin en ta l Cubes, 10c 
C orn  Cake, 14 oz. . . . .  2
C orn  Cake, 1 oz.........1
C orn Cake, 5c . .........5
C ream , 50c pails  . . . .  4
C uban  S ta r , 5c foil . .  5 
C uban  S ta r, 16 oz pails

11 10 
05 
70
39
40 
30 
30 
30 
50 
90

10 30

48

11 52
00

.. 10

C hips, 10c 
Dills B est, 1% oz 
Dills B est, 3% oi 
D ills B est, 16 oz.
D ixie K id, 5c .
D uke’s M ix., 5c .
D uke 's  Mix, 10c 
D uke’s Cam eo, E
D rum , 5c ----------
P. P . A. 4 oz.
F . F . A. 7 oz. ..
F ash ion , 5c ........
F ash ion , 16 oz. .
F ive B ros., 5c .
F ive B ros., 10c .
F ive cen t c u t P lu g . .  29
F  O B 10c ..................  11 52
F o u r Roses, 1 0 c ......  96
Full D ress, 1% oz. . .  72
Glad H and , 5c ......  48
Gold Block. 10c ........  12 00
Gold S ta r, 50c pail . .  4 70 
G ail & A x N avy, 5c 5 76
G row ler, 5c ............
G row ler, 10c ..........
G row ler, 20c ..........
G ian t, 5c ................
G ian t, 40c .................
H an d  M ade, 2% oz.
H azel N u t, 5 c ........
H oney  Dew, 10c . .
H u n tin g , 5c ............
I X  L, 5c ................
I  X  L, in  pa ils  ............  32
J u s t  S u its , 5c ..............  6 00
J u s t  S u its , 10c ..........  17
K iln D ried, 25c 
K in g  B ird, 7 oz.

S o ld ier Boy, 10c
Soldier Boy, 1 lb .......... 4 75
S w eet C aporal, 1 oz. . .  60
S w eet L o tus, 5 c ..........  6 00
S w eet L otus. 10c ____12 00
Sw eet L o tus, p e r dz. 4 35 
S w eet R ose, 2Vi oz. . .  30
S w eet T ip  Top, 5c . .  50
S w eet T ip Top, 10c . .  1 00 
Sw eet T ips, Vi gro. . .  10 08
Sun Cured, 10c ............  98
S um m er T im e, 5c . . . .  5 76 
S um m er T im e, 7 oz. . .  1 65 
S um m er Tim e, 14 oz. 3 50 
S tan d a rd , 5c foil . . . .  5 76 
S tan d a rd . 10c p ap e r . .  8 64 
Seal N . C.. 1% cu t p lug  70 
S eal N . C. 1% G ran. 63
T h re e  F ea th e rs , 1 oz. 48
T h re e  F ea th e rs , 10c 11 52
T h re e  F e a th e rs  an d  

P ipe  com bination  . .  2 25 
Tom  & J e rry , 14 oz. . .  3 60 
T om  & Je rry , 7 oz. . .  1 80
T om  & J e rry , 3 oz.......... 76
T ro u t L ine, 5c ..........  5 90
T ro u t L ine, l * 'c .......... 11 00
T u rk ish , P a tro l, 2-9 5
Tuxedo, 1 oz. bag s  . .  
Tuxedo, 2 oz. t in s  . .
Tuxedo, 20c ................... 1
Tuxedo, 80c t in s  ----- 7
T w in  O aks, 10c ..........
U nion L eader, 50c . . . .  5 
U nion L eader, 25c 
U nion L eader, 10c 
U nion L eader, 5c 
U nion W orkm an ,
U ncle S am , 10c . .
.Uncle Sam , 8 oz..........
U. S. M arine, 5c . . . .
V an B ibber, 2 oz. tin
V elvet, 5c. pouch -----
V elvet, 10c tin  ...............
V elvet, 8 oz. t in  -----
V elvet, 16 oz. can  -----
V elvet, com b ination  cs
W a r P a th , 5c ..............
W a r  P a th , 8 oz..............
W ave L ine, 3 oz..........
W ave 1 Jn e , 16 oz..........
W ay  up. 214 oz.
W ay  ui 
W ild F ru it 
W ild  F ru it,
Y um  Yum,
Y um  Y um ,
Y ura Yum,

11

48
96
90
45
96
10
60
52

5 95
5 76 

10 80
2 20
6 00 

88 
48 
96

3 84
7 68

6 00
1 60 

40 
40

lfi’ oz. pa ils  •• 31

10c ___  11 52..... 6 00
. . . .  H  52 
doz. 4 80

16 in.

94

2 00 
38

6 10

T W IN E Wood Bowls3 ply .......... . .  22 13 in. B u tte r  ..........
4 ply .......... . .  22 15 in. B u tte r  ..........
ply .............. . .  14 17 in. B u tte r  ..........

» p l y ............... . .  13 19 in. B u tte r  ..........
ed ium  .......... . .  24 A ssortii d, 13-15-17 . .

C otton , 
C otton , 
J u te , 2 
H em p,
W ool, 1 lb. ba les  ..........  6

V IN E G A R
W h ite  W ine, 40 g ra in  8% 
W h ile  W ine, 80 g ra in  IIV2 
W h ite  W ine, 100 g ra in  13 
O akland V inega r &  P ickle  

Co’s B rands.

K ing  B ird , 5 c -----
l,a  T u rk a , 5c . —
L ittle  G ian t, 1 lb.
L ucky  S trike , 10c 
L e Redo, 3 oz. .
Le Redo, 8 & 16 
M yrtle  N avy , 10c . 
M yrtle  N avy, 5c . .  
M ary land  Club, 5c 
M ayflow er, 5c . . . .  
M ayflow er, 10c . . .  
M ayflow er, 20c —  
N igger H a ir , 5c . .  
N igger H a ir , 10c . 
N ig g er H ead , 5c 
N ig g er H ead , 10c .
N oon H our, 5c . . .
Old Colony, 1-12 g
Old Mill, 5c ..................  E
Old E ng lish  C urve l%oz_
Old Crop 5c ..................  E
Old Crop, 25c ..............

2 45 H igh land app le  cider ..18
2 16 O akland app le cider . .13 

. 1111 52 S ta te  Se;al su g a r  . . .
5 76 O akland w h ite  pieklii;ig 10
5 76 P ackag ;es free.

96 W IC K IN G10 SO 
38

11 52 
5 76

50
5 76 

96
1 92
6 00 

10 70
5 40

10 56 
48

11 52 
5 76

96
76

No.
No.
No.
No.

0, p e r  g ro ss .......... 30
1, p e r  g ro ss  ----- 40
2, p e r  g ro ss  ----- 50
3, p e r  g ro ss  ----- 75
W O O D E N W A R E

Baskets
B u s h e ls  .............................. 1 00
B ushels, w ide band  . .  11 5
M ark e t ..........................  40
S plin t, la rg e  ..............  3 50
S plin t, m ed ium  .........  3 00
S plin t, s m a l l ................. 2 75
W illow, C lothes, la rg e  8 2a 
W illow , C lothes, sm all 6 75 
W illow , C lothes, m e’m 7 50

B utter Pates 
O vals

W a x  B u tte r , rolls
Y E A S T  C A K E

M agic, 3 doz.................
S un ligh t, 3 doz..............
Sun ligh t, 1% doz...........
Y eas t F oam , 3 doz. . .  
Y east Foam , 3 doz. . .  
Y east F oam , 1% doz.

A X L E  G REA SE

CIG ARS
Jo h n so n  C iga r C o.'s B ran d

4% inch, 5 g ro ss  ..........  65
C artons, 20 2 % doz. bxs 70 

Egg C ra tes  and F illers 
H u m p ty  D um pty , 12 dz. 20
No. 1 com plete  ............... 40
No. 2, com plete  ............... 28
C ase No. 2, fillers, 15

se ts  ............................... 1 35
Case, m edium , 12 se ts  1 15 

F auce ts
C ork lined, 3 in ............... 70
C ork lined, 9 in ............... 80
C ork  lined, 10 in ..............  90

Mop S ticks
T ro jan  sp rin g  ............... 90
E clip se  p a te n t sp rin g  85
No. 1 c o m m o n ................  80
No. 2 p a t. b ru sh  ho lder 85
Ideal No. 7 ................... 85
121b. co tton  mop h ead s  1 45 

P ails
2-hoop S tan d a rd  . . . .  2 00
2- hoop S tan d a rd  . . . .  2 25
3- w ire  C able . 2 10
C edar all red  b ra s s  . .  1 25
3-w ire  C able ..............  2 30
P a p e r  E u re k a  ..............  2 25
F ib re  ............................... 2 40
10 qt. G alvan ized  . . . .  1 70
12 q t. G alvanized  ___  1 90
14 q t. G alvan ized  . . . .  2 10

T oothp icks
B irch, 100 p ackages  . .  2 00
Id ea l ................................. 85

T rap s
M ouse, wood, 2 holes 22
M ouse, wood, 4 holes 45
M ouse, wood. 6 holes 70
M ouse, tin , 5 holes . . . .  65
.R at, wood ....................... 80
R at, sp rin g  ................... 75

T ubs
20-in. S tan d a rd , No. 1 7 50 
18-in. S tan d a rd , No. 2 6 50 
16-in. S tan d a rd , No. 3 5 50 
20-in. Cable, No. 1 . .  8 00
15- in . Cable, No. 2 ---------- 7 00
16- in. Cable, No. 3 -6 00
No. 1 F ib re  ............... 10 25
No. 2 F ib re  ..................  9 25
No. 3 F ib re  ..................  8 25
L arge  G alvanized  . .  5 75
M edium  G alvanized  . .  5 00
Sm all G alvan ized  . . . .  4 25

W ashboards
B ronze Globe ............... 2 50
Dewey ........................... 4 7a
Double A cm e ............... 3 75
Single A cm e ................  3 15
D ouble P eerless  ..........  3 75
S ing le P eerless  ..........  3 25
N o rth e rn  Q ueen . —  3 2o
D ouble D uplex ........... 3 00
Good Duck ..................... 2 75
U n iversa l ....................... 3 15

W indow  C leaners
12 in ..............................  1 65
14 in ..............................  4 85

2 00 
3 75

3 00
A ssorted , 15-17-19 . . . .  4 25

W R A P P IN G  P A P E R
Com m on S traw  ..........  2
F ib re  M anila, w h ite  . .  3 
F ib re  M anila, colored 4
No. 1 M anila  ................  4
C ream  M anila  ..............  3
B u tc h e rs ’ M anila  ----- 2%
W ax B u tte r , s h o rt c 'n t 13 
W ax B u tte r , fu ll coun t 20

P . S., 3 oz., p e r  gro. 5 70 Vi lb.,
P a t  H and , 1 oz.............. 63 Vt lb.,
P a tte rs o n  Seal, 1% oz. 48 1 lb.,
P a tte rs o n  Seal, 3 oz. . . 96 2 lb.,
P a tte rs o n  Seal, 16 oz. 5 00 3 lb.,
P eerless, 5c ..................  5 76 5 lb.
P eerless, 10c clo th  . .  11 
P eerless, 10c p ap e r ..10 80 1 lb.,
P eerless, 20c ............... 2 04 2 lb.,
P eerless, 40c ................  4 08 3 lb.,
P laza , 2 gro.
P low  Boy, 5c .............. 5 76
P low  Boy, 10c ..........  11 40
Plow  Boy, 14 )Z................ 4 70
P edro , 10c ..................  11 93
P rid e  of V irg in ia , 1% 77
P ilo t, 5c ............................. 5 76

250 in  c ra te  . 
250 in  c ra te  . 
250 in  c ra te  . 
250 in  c ra te  . 
250 in  c ra te  .

W ire  E nd  
250 in  c ra te  . 
250 in c ra te  . 
250 in  c ra te  . 
250 in  c ra te  . 

Churns
B arre l, 5 gal., each  . 
B a rre l 10 gal., each  

Clothes Pins 
R ound H ead

S. C. W  , 1,000 lo ts  ___  31
E l P o r ta n a  ....................... 33
E v e n in g  P re ss  ............... 32
E x e m p la r ......................... 32

W orden  G rocer Co. B ran d  
B en H u r

P erfec tio n  ......................... 35
P erfec tio n  E x tra s  ......... 35
L ondres ............................. 35
I.ond res  G rand  ................. 35
S ta n d a rd  .........................  35
P u r ita n o s  .........................  35
P an a te lla s , F in a s  ........... 35
P an a te lla s , B ock ........... 35
Jo ck ey  Club ..................... 35

Old Master Coffee

boxes, p e r g ross

lb.

W h ite  H ouse, 1 lb . . ,  
W h ite  H ouse , 21b . .  
E xcelsio r, B lend, l ib  
E xcelsior, B lend, 21b 
T ip  Top, B lend, l ib
R oyal B lend ..............
R oyal H igh  G rade . .  
S u perio r B lend .........

B oston  C om bination  ..........
D is tr ib u ted  b y  Ju d so n  

G rocer Co., G rand  R ap id s; 
L ee  & Cady, D e tro it; Sy
m ons Bros. & Co., S ag i
n aw ; B row n D av is & W a r 
n er, J a c k so n ; G odsm ark , 
D u ran d  & Co., B a ttle  
C reek ; F ie lbach  Co., T o
ledo.

COCOANUT
B ak e r’s  B raz il Shredded

10 6c pkgs., p e r  case  2 60 
26 10c pkg., p e r  ca se  2 60 
16 10c a n d  33 5c pkgs., 

p e r  ca se  ....................... 2 60

sto ck  by th e  T ra d esm an  
Com pany. T h irty -fiv e  sizes 
an d  s ty le s  on h a n d  a t  all 
tim es—tw ice  a s  m an y  sa fes  
as  a re  ca rried  by  a n y  o th e r 
house in  th e  S ta te . I f  you 
a re  unab le  to  v is it G rand 
R ap ids an d  in sp ec t th e  
line personally , w rite  fo r 
q u o ta tions .

The only
5c

Cleanser
G uaranteed to  

equal the 
best 10c kinds 

80 - C A N S - $2.80 

SOA P
I .a u tz  B ros’. &  Co. 

Acme, 3q b a rs , 75 lbs. 4

Old M as te r ....................... 33
San M arto  ....................... —
P ilo t ...................................

T E A
Royal G arden, %> Vi

an d  1 lb ...........................  40
T H E  BOUR CO., 

T O L E D O . O. 
C O F F E E  
Roasted

D w in n e ll-W rig h t Co's B ’ds

A cm e, 25 b ars , 75 lbs. 
A cm e, 25 b a rs , 70 lbs. 3 80
A cm e, 100 c a k e s .......... 3 00
B ig M aste r, 100 blocks 4 00
G erm an  M o t t l e d .......... 3 15
G erm an  M ottled , 5 bx. 3 15 
G erm an  M ottled  10 bx. 3 10 
G erm an  M ottled  25 bx  3 05 
M arseilles, 100 cakes  . .6  00 
M arseilles, 100 cks. 5c 4 00 
M arseilles, 100 ck  to ll 4 00 
M arseilles Vi box toil 2 10

P ro c to r  & G am ble Co.
L enox ............................... 3 00
Ivory , 6 oz....................... 4 80
Ivory , 10 oz..................... 6 75
S ta r  ..........................  $ 35

T ra d esm an  Co.’s  B rand

A pex H am s .....................
O pex B acon .....................
A pex L a rd  .......................
E x ce ls io r H a m s  ............
E xce ls io r B acon ...........
S ilver S ta r  L a rd  .........
S ilve r S ta r  L a rd  ........
F am ily  P o rk  ...................
F a t  B ack  P o rk  ..............

P rice s  quo ted  upon ap p li
ca tion , H am m ond , S tan d ish  
£  Co., D e tro it, M ich.

S A F E S

B lack H aw k , one box 2 50
B lack H aw k, five bxs 2 40
B lack  H aw k, te n  bxs 2 25

A. B. W risley
Good C heer .................. 4 00
Old C o u n try  ............... 2 40

Soap Pow ders
Snow  Boy, 24s fam ily

size ........................... 3 75
Snow  Boy, 60 5s . . . . 2 40
Snow  Boy, 100 5c . . . . 3 75
Gold D ust, 24 la rg e  . . 4 50
Gold D ust, 100 5c . . . . 4 00
K irkollne, 24 41b.......... 2 80
P earlin e  ......................... 3 75
S oapine ........................... 4 00
B a u b itt’s  1776 ............. 3 75
R oselne ........................... 3 50
A rm o u r’s ......................... 3 70
W isdom  ......................... 3 30

Soap C om pounds
Jo h n so n ’s F in e  ........... 5 10
Jo h n so n ’s X X X  .......... 4 25
R ub-N o-M ore ___ . . . . 3 85
N ine O’clock ............... 3 30

F u ll line  of lire  an d  b u r 
g la r  p roof sa fe s  k e p t In

Scouring
E noch  M organ 's  Sons

Sapolio, g ro ss  l o t s __9 50
Sapolio, h a lf  gro. lo ts  4 85
Sapolio, s ing le boxes 2 48
Sapolio, h an d  .............  2 40
Scourine M an u fac tu rin g  Co 
S courine , 50 cak es  . . . .  1 80 
S courine , 100 cakes  . .  3 50

9 00lb. _____  I
lb. boxes, p e r  g ro ss  24 00 

B A K IN G  P O W D E R  
Royal

9010c sixe 
% lb cans 1 35 
6 oz. cans 1 90 
% tb. can s  2 50 
%Ib cans 3 75 
l ib  can s  4 80 
31b can s  13 00 
51b can s  21 50

We Manufacture

Public Seating
Exclusively

We furnish churches of all denominations, designing and w nuillics» building to harmonize with the general architectural 
scheme—from the most elaborate carved furniture for the cathedral to the 
modest seating of a chapel.
C r h n A l c  The fact that we have furnished a large majority of the city  
O V lH J U lS  and district schools throughout the country, speaks volumes 
for the merits of our school furniture. Excellence of design, construction 
and materials used and moderate prices, win.
I rk/trrA Hilltc We specialize Lodge. Hall and Assembly seating. LullgC lldllo Our long experience has given us a knowledge of re
quirements and how to meet them. Many styles in stock and built to order, 
including the more inexpensive portable chairs, veneer assembly chairs, and 
luxurious upholstered opera chairs.

Write Dept. Y.

American Seating Company
215 W abash A ve. CH IC AG O , ILL.

G R A N D  RA PID S N E W  Y ORK PH ILA D ELPH IA
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BUSINESS-W ANTS DEPARTM ENT
Advertisem ents inserted under this head for two cents a word the first insertion and one cent a word for each subsequent 

continuous insertion. No charge less than 25 cents. Cash must accompany all orders.

B U S IN E S S  C H A N C E S .

F o r Sale—A n estab lish ed  lu m b er b u s i
ness in  a  good tow n  of 1,900 popu la tion . 
S tock  an d  p la n t in v e n to ry  ab o u t $9,000. 
A ddress th e  Y oung Bros. R ea lty  Co.,
L ansing , M ich. ______________  374

Coal L ands F o r  Sale—160 a c re  coal 
m ine; w ell developed; good coal; s i tu 
a te d  on line of D enver & R io  G rande 
R. R. in  R io A rib a  coun ty , N ew  M exico. 
F o r  p rices  an d  te rm s  w rite  Jo h n  W .
M ayes. S an ta  Fe, N . M. _________ 373
’ fv if sa le—An es ta b lish ed  im p lem en t 
business , w ith  la rg e  tra d e , s to ck  $4,000. 
$8 a  m on th  ren t. T he  Y oung Bros.
R ea lty  Co-  L ansing , M ich.__________375

F o r Sale—One of th e  b e s t g roceries  in  
th e  S ta te . L id  $55,000 b usiness  la s t  year. 
F ine  location , r ig h t in  th e  h e a r t  of th e  
city , w ith  a  popu la tion  of 8,000. Good 
lease, cheap  ren t. D elivery  sy stem , 
ev e ry th in g  in  th e  b e s t of condition . If  
you a re  looking  fo r a  live one a n d  a  
m oneym aker, in v e stig a te  th is  a t  once. 
A ddress No. 377, c a re  M ichigan T ra d e s 
m a n _______ ______ _______ .____________ ‘

In  S ou th ern  A lberta , C anada, close to  
C algary , 320 ac re  g ra in  fa rm , s tea m  
plow land a ll fenced, 80 a c re s  broken, 
w an t to  sell th is  fa rm . W ould  exchange 
on tow n p roperty , o r m erch an d ise  stock . 
You a re  d ea ling  d ire c t w ith  ow ner. A d
d ress  S. S. Gum p, N o rth  M anchester, I n 
d iana . ___________ 3^°

j i0te l—E u ro p ean , c e n tra l location . F u r 
n ish ings  w ith  le ase  of 84 room s, all o u t
side, s te a m  h e a t, e lec tric  lig h ts . Bell 
serv ice, e levato r. A ddress J . J . O’D onnell, 
C om m onw ealth  B ldg., D enver, Colo.

F o r  Sale—A sm all d ru g  s to ck  in  an  
in land  tow n, 22 m iles from  G rand  R apids. 
N o d ru g  s to re  w ith in  e ig h t m iles. D ry  
tow n  in  w e t county . R eason  fo r selling, 
am  not a  reg is te red  p h a rm ac is t. A d 
d re ss  D rugg is t, c a re  M ich igan  T ra d e s 
m an. __________ “11__
— F or Sale—B est li ttle  c a sh  b usiness  in 
best tow n in Colorado. 10,000 people pass  
th e  door every  day. P a r tic u la rs , 511 
N o rth  C om m ercial St., T rin idad , Colo.^

A f irs t-c la s s  160 ac re  fa rm  to  tra d e  for 
a stock  of m erchand ise . H ardw -are p re 
fe rred  M ust be w ell located . A ddress
Lock Box W , H onor. M ich._________369

F o r Sale—W ell es ta b lish ed  no tion  s to re
in tow n of 10.000. D oing b ig  business. 
A ddress Lee W olf, D ayton, Ohio. 368

F o r Sale or- E xchange—To close an  e s 
ta te  1.280 a c re s  un im proved  land  in  
I^ake C ounty , M ichigan, on ra ilroad . 
F irs t-c la s s  for g e n e ra l farm ing , ^  f ru it, 
s to ck  o r sheep  ran ch . H a s  sm all lake 
a n d  ru n n in g  w ate r. N ow  u n d e r  option  
to  oil com pany  fo r d rilling  oil w ells on 
sh ares . P rice  only $18 p er ac re . W ill 
ta k e  c ity  p ro p erty  o r s to ck  up to  $5,000, 
b a lan ce  cash . H a r ry r  T hom asm a, 433-438 
H ousem an  B ldg., G rand  R ap ids, M ich.

oo7
H otel F o r Sale—T w o -s to ry  b rick  bu ild 

ing  w ith  in d ependen t w a te r  an d  lig h tin g  
sy stem s. Tw o pool ta b le s  in  b asem en t 
A m oneym aker. C an be b o ugh t fo r sm all 
p ay m en t an d  easy  te rm s . F u rm tu re  in 
cluded, if w an ted . A ddress H o te l C od'
m ittee . F airg rove , M ich.____________3”°___
'  P a r tn e r  W a n ted —W ith  $5,000 fo r m a n 
u fa c tu r in g  business, selling  to  d e p a r t
m en t s to res . A ddress No. 364, ca re
T rad esm an ._____ ____________________ 222—

B lacksm ith  s tock  an d  tools, good loca
tion . pow er shop, tw o  forges. P len ty  
w ork  fo r tw o m en, p a r t  tim e  only. Come 
see books. Good school. H . V. Thom as,
B la irs tow n, Mo. _______ _________AX>6 _
" F o r Sale—In  Glen E llyn, seven  room  
house, la rg e  yard . $4,000. N e ttie  B.
E llis. G len E llyn, 111. _______  —

.,  Ka ie__A rt em bro idery  s to ck  and
s to re  fix tu res ; a  well e s ta b lish ed  pay ing  
business. In v en to ries  $500 Good reason  
given fo r selling. M rs. E . M. Gosper,
M t. P lea sa n t, M ich. ________ 361__

F o r s a le —F irs t-c la s s  s te a m  la u n d ry , 
do ing  big busin ess ; a c tu a l va lue  $8,000, 
b u t w ill sell fo r $6.000. R easons g^ven 
fo r selling  on enquiry . B. G. M oorm an,
Y psilan ti, M ich.    222_

In  s e tt le m e n t of a n  e s ta te , a  M ichigan 
d ru g g is t now  ow ns a  very  p roductive  
fa rm  of 160 ac re s, 63 m iles sou th  of 
K a n sa s  C ity, K an sas . A ppraised  $40 
a c re  W ill sell on ea sy  te rm s  o r exchange 
fn r  o-ond M ichigan p ro p e rty  or d ru g  or 
shoe&sto re M iA ddress N o . 359, c a re  M ichi-
gan  T rad esm an . ____________222—

G onzales P eca n s—W e offer G onzales 
F n ad a lo u p e  valley  p ecans  1913 crop, in 
lo ts  of fifty  and  one hu n d red  pounds.
N ovem ber an d  D ecem ber sh ip m e n ts  a t

12de?sd now  aCnd twef 'w°iilbfillGconsecutively .ssrvsw«?us <*» p . c »„ rnvp on n e a r  G onzales, a t  $125 p e r  ac ie . 
A barg a in . A ddress W . H . B oo the & Co- 
G onzales, T exas.

F o r  Sale—$150 con fec tionery  stock , also  
fix tu res  va lued  a t  a b o u t $500 a  y e a r  ago.
A  good ice c ream  an d  candy  tra d e , also 
a  good b read  business. A  b a rg a in  fo r 
som eone, as  th e re  is no re s ta u ra n t  here.
A  lunch  co u n te r could be w orked  to  a d 
v an tag e . W ill sell a t  a  b ig  sacrifice. 
M ust be sold by  Sept. 1. A ddress No.
356, ca re  M ich igan  T rad esm an ._____ 356

F o r Sale—A n old a n d  w ell e s tab lished  
a g ric u ltu ra l im p lem en t an d  seed  b u s i
ness. R eason fo r  selling, poor h ea lth . 
A ddress X . Y. Z -  ca re  T ra d esm a n . 354 

F o r  Sale—80 ac re s  land  w ith  tim b er. 
P a r tic u la rs  ad d re ss  M rs. A. F . M errill,
475 E . 52nd S t-  N o rth  P o rtla n d , O re. 353 

F o r Sale—S tock of g roceries an d  no
tions. S tocks an d  fix tu res  w ill in v e n to ry  
ab o u t $2,000. D oing a  good business . Can 
reduce stock  if necessary . R eason fo r 
selling, poor h ea lth . C heap fo r ca sh  if 
sold a t  once. Lock B ox 36. L a ingsbu rg ,
M ich. _____ _________________________ 352

F o r Sale—An es tab lished  g rocery  busi- 
ness  of th ir te e n  y e a rs  in a  tow n of 
1,300. F irs t-c la s s  tr a d e  an d  ce n tra lly  
located . T h is  offer inc ludes fix tures, 
horse, w agon  an d  sleighs. R easonab le  
ren t, tw o -s to ry  build ing . E n tir e  stock , 
fix tu res, e tc -  w ill inv en to ry  a t  a b o u t 
$2,500. C an reduce  s to ck  if n ecessary . 
R eason  fo r selling, h av e  o th e r  business 
to  look a f te r . Good o p p o rtu n ity  fo r 
h u s tle r . F o r  p a r t ic u la rs  w rite  to  Jos.
Fuoeo, S au lt S te . M arie , M ich._____ 351

W e ll-e s ta b lish ed  m illinery  s to re , doing 
a  good bu sin ess ; only s to re  in tow n  of 
1,000 popu la tion ; good reaso n s  fo r selling. 
Box 157, S choo lcraft, M ich. 350

S alesm en  m ak in g  sm all tow ns, whole 
tim e or sideline, should  c a rry  o u r  fa s t 
selling  pocke t sideline. S pecial sa le s  p lan  
allow ing  re tu rn  of unsold  goods. M akes 
quick  ea sy  sales. $4 com m ission  on each  
o rder. Something entire ly new. W rite  fo r 
ou tfit to -day . C anfield M fg. Co.. 208
Sigel S t.. Chicago, 111._______________ §38__

F o r Sale—G rocery  business  a n d  bu ild - 
ing. C lean stock , located  in  fine re s i
dence d is tr ic t, an d  doing  fine business. 
As ow ners a re  le av in g  city , w ish  to 
dispose of sam e a t  once. A ddress 1230
W . Second S t-  F lin t, M ich.________ 349

F o r Sale—S tock of gene ra l m e rchand ise  
less th a n  one y e a r  old. In v en to rie s  ab o u t 
$7,000 to  $8,000. E leven  m on ths  sales, 
$24,662. R en t $24 . p e r  m o n th ; inc lud ing  
liv ing  room s. B u ild ing  40 x 80, cem ent 
block, located  in one of th e  b e s t tow ns 
in th e  T hum b  of M ichigan. S ickness in 
fam ily  reason  fo r selling. A ddress No.
348, ca re  T ra d e sm a n ._______________ 348

F o r Sale o r T ra d e—A t a  sacrifice 
price, b ak e ry  tu rn in g  ou t 1,000 to  1,300 
loaves p e r  day, in  c ity  of 8,000. R eason 
fo r selling, o th e r  b u sin ess  in te re s ts . A d 
d ress  R. S tan ley , T h re e  O aks, M ich.

340
W a n te d —A good business  in  exchange 

fo r m y 340-acre im proved Illinois farm . 
W ill ta k e  s to ck  or s tock  and  bu ild ing  up  
to  tw en ty  thou san d , c a rry  balan ce  on 
farm . A ddress O w ner, B ox 185, In d e 
pendence, Iow a. ________________  34a

F o r Sale—$15,000 g en e ra l s tock  an d  
shoes, no g roceries, C en tra l M ichigan 
tow n 2,000. R ic h es t fa rm in g  section . 
B ig g est d e p a rtm e n ts  have  5 to  6 tu r n 
overs, 30 p e r cen t, in v e stm e n t besides 
good liv ing ; reasons  fo r selling. A ddress
No. 344, c a re  T rad esm an .___________ 344

F o r Sale—S tock  of d ry  goods, rea d y -  
to -w ear, shoes, m en ’s fu rn ish in g s , in  live 
tow n in  C en tra l K an sas  m oneym aking  
w h e a t belt. Only one o th e r  s to re  in tow n 
c a rry in g  lines m entioned. A lso sp lendid  
o p p o rtu n ity  fo r c lo th ing  an d  m illinery ; 
only one c lo th ing  s tock  in  tow n  and  tw o 
poor m illinery  lines. N e a re s t tow n  10 
m iles a n d  li ttle  com petition  from  th a t.  
S tock  w ill go a b o u t $16,000; fix tu res  abo u t 
$3 500. A nnual sa les  $50,000. F ix tu re s  
in ’ b irc h  m ahogany  s ta in , good, b u t no t 
e x tra v a g a n t. N ew  build ing , low cent. 
G erm ans in m a jo rity . M erchand ise  of 
th e  b e t te r  g rad es  sold. N o p lace  fo r a  
job  lo t m e rch an t. E ig h t room  brick  
bungalow  hom e also  fo r sale . A sk w h a t
ever you w a n t a b o u t th is  p roposition . 
A ddress T he  M angelsdorf Co., E llinw ood,
K an sas ._____________ ______ ____________ __

C ash  fo r yo u r b u sin ess  o r p roperty . I 
b rin g  bu y ers  an d  se llers  to g e th e r. No 
m a tte r  w h e re  located , if you want^ to  buy, 
sell or exchange  an y  k ind  of b usiness  o r 
p ro p erty , w r ite  m e. E s ta b lish ed  1881. 
F ra n k  P . C leveland, R ea l E s ta te  E x p e rt, 
1261 A dam s E x p re ss  B ld g - C hicago, 111.

W holesale  an d  re ta il b a k e ry  fo r sale, 
fo u r w agons. $1,200 w eekly  sales. P rice  
$6,500. L oca ted  a t  th e  P u llm an  ca r 
w orks. W ill sell bu ild ing  also. E . 
S chm alfeld , 10951 M ich igan  Ave., Chi-
cago. 111.____________________________  311

B usiness—B e t te r  th a n  gold do llars  a t  
50 cen ts . B usiness  fo r sa le  in th riv in g  
m o u n ta in  tow n ; h o te l a n d  s to re  com 
bined, do ing  d an d y  busin ess ; poor h ea lth  
cause  of selling. C hance of a  lifetim e. 
S ta rk  Bros. M ercan tile  C o- St. E lm o,
Colo._______________________ __________ 357

M erchand ise  Sales C onducto rs—A d v er
tis in g  fu rn ish ed  free . W rite  fo r  d a te  
an d  te rm s. A ddress A. E . G reene, 116
D w igh t B ld g - Jack so n , M ich._______ 316

M ust sell la rge, beau tifu l, d a iry , stock , 
f ru it  o r g en e ra l fa rm  in M ichigan f ru it  
belt. W ill exchange fo r fu rn itu re  or 
m erchand ise . A ddress F a rm , ca re  M ichi-
g an  T rad esm an .__________________  332

S alesm an—A ttra c tiv e  p roposition  fo r 
th e  g en e ra l tra d e , experience  u n n ec es
sa ry . All a ro u n d  h u s tlin g  sp ec ia lty  m an 
can  n e t $3,000 annu a lly . A m erican  
S tan d a rd  Jew elry  Co., D e tro it, M ich.

F o r  Sale—S tock  of g en e ra l m erchand ise  
in  S au lt S te. M arie. T h e  D e tro it of 
U pper M ichigan. Good location , good 
business. A m  m oving. A pply to  W . E .
D o n eg an ._______ _____ ______________ 393

F o r R en t—A t E lm ira , M ichigan, la rg e  
ligh t double sto re , $15 m onth , w ith  gas, 
fu rnace , shelv ing , tab les , liv ing  room s.
A. W . S tein, F en to n , M ich._________ 302

F o r Sale—M y s tock  of gene ra l m e r
chand ise  and  good w ill, a lso  m y s to re  
an d  rea l e s ta te . D oing a  good p ro s
perous business. S tock  a n d  fix tu res  
a b o u t $10,000, in  s tr ic tly  f irs t-c a ss  shape. 
R eason fo r selling, w ish  to  re t ire  a f te r  
21 y e a rs ’ a c tiv e  serv ice. F o r  p a r tic u la rs  
ad d ress  Lock B ox 57, P esh tigo , W is.

335
I S  H e n ry  NorlngT R eedsburg , W is., ex 
p e r t m erch an d ise  au c tio n ee r an d  au th o r 
of T he S ec re t of S uccessfu l A uc tio n eer
ing, closes out o r reduces s tocks  of m e r
chand ise . W rite  fo r d a te s  an d  in fo rm a-
tion. __________________________  336

M erchan ts! Do you w a n t to  sell o u t?  
H av e  an  auc tion . G u a ran te e  you no loss. 
A ddress L. H . G allaghar, A uctioneer.384 Ind iana  A v e- Toledo. Ohio.______ 274

To E xchange—F in e  160 a c re  N oble 
coun ty . O klahom a fa rm ; th is  is  ex tra  
good lan d ; p rice  $50 p er ac re ; $3,000 in 
cum brance. W hat have  you to  offer in  
exchange fo r th e  equ ity?  W ill g ive you 
a  good b a rg a in . A ddress F ra n k  P . C leve
land. 1261 A dam s E x p re ss  B ld g - Chicago,
I1L___________________ _ ______________ 203

F o r Sale—A clean , u p - to -d a te  s tbek  of 
fu rn itu re . W ill invoice a b o u t $1,500. Also 
m y u n d e rta k in g  ou tfit and  stock , invoice 
abo u t $1,800. A ddress G eorge W . M cLain,
O xford, M ich. ________313

s a ie—580 a c re s  of land  nea i 
B ro o k sh ire ; p rice  an d  te rm s  rig h t. N.

Special S ales—C losing o u t , o r reducing  
s to ck  a t  a  p ro fit is our specia lty . W rite  
fo r d a te s  an d  te rm s . H a rry  H artz le r ,
G oshen, Ind iana ._____ ______ _________ 35a

$30,259 s to ck  of clo th ing , shoes, m en ’s 
fu rn ish in g s  an d  no tions, a lso  tw o -s to ry  
solid b rick  build ing , w o rth  $9,000. All 
c lear, to  exchange fo r a  good fa rm  or 
tim b e r  lands. P lea se  do n o t a n sw e r u n 
less you h av e  fa rm s  th a t  a re  c lear. A d
d ress  P . O. B ox 493, N ew  L ondon. W is., 
w here  s to ck  is  located . 206

B rooksh ire , B rooksh ire , T exas.______ 358
M erch an ts  P lea se  T ake N otice! W e 

h av e  c lien ts  of g rocery  stocks, genera l 
s tocks, d ry  goods stocks, h a rd w a re  stocks, 
d ru g  stocks. W e have  on o u r l is t  also  a  
few  good fa rm s  to  exchange fo r such  
stocks. A lso c ity  p roperty . If  you w ish  
to  sell or exchange y o u r b u sin ess  w rite  
us. G. R. B usiness  E xchange, 540 H ouse
m an B ldg., G rand  R apids, M ich._____359

W a n te d —C lerk  fo r genera l s to re . M ust 
be sober and  in d u s trio u s  and  hav e  som e 
p rev ious experience . R efe rences requ ired . 
A ddress S tore, c a re  T radesm an . 242

To E x ch an g e—T he b es t hom e in one 
of th e  b es t residence  d is tr ic ts  of th e  
city . H as  th re e  lots, good b a rn , f ru it. 
W ould  consider good, well ren ted  fa rm  
a s  p a r t  pay. O w ner is physic ian  w ho 
w ishes to  re tire . A ddress No. 339, c a re
T rad esm an ._______________________ ““9

W an ted —P a r tn e r  fo r m oving  p ic tu re
a ttra c t io n . Good op p o rtu n ity  fo r sober, 
in d u strio u s  young  m an . Sm all in v e stm en t 
requ ired . A ddress A. J . F robes, 131 Su.
H a ls te ad , Chicago. §_§3_

To E x ch an g e—F in e  71 a c re  fa rm  n e a r  
O lney 111- $5,000 fo r m erch an d ise ; p re fe r 
g roceries. A ddress E ugene M unson, M t.
V ernon, 111.    320

F o r Sale—G eneral m e rchand ise  business 
in  a  good locality , do ing  a  good ca sh  
business. T he bu lid ing  is 24 x  50, full 
b asem en t an d  six  liv ing  room s abovc 
T he s to ck  w ill invoice a b o u t $1,500. All 
new , u p - to -d a te  goods an d  m u st be sold 
fo r cash . T he  bu ild ing  and  fix tu res  w ill 
,e sold on ea sy  te rm s . T h e re  is very  

li ttle  com petition  an d  expenses a re  v e ry  
ligh t. I t  is a  p lace fo r som eone w ith  a  
li ttle  m oney to  s tep  r ig h t in to  a  m oney
m aker. T he  ow ner is  go ing  W est. Call 
or ad d re ss  ow ner, W . H . S m ith , W allin ,
B enzie Co., M ich. _______  315

For Sale—D rug store doing good busl- 
ness in the  best city in Michigan. Splen
did chance for young man. Address, 
Kazoo, care Tradesm an. 179

S to re  fo r sa le  o r r e n t  in  V assa r, M ich - 
20 x 70 fee t, fu ll b a sem en t, tw o -s to ry  
building, dw elling  above; in  ce n te r of 
business  sec tion ; no  o th e r  em p ty  s to re  
in  V assar. A ddress F . J . B rockm an ,
V assar, M ich.________________________ 322

I pay  ca sh  fo r sto ck s  o r p a r t  s tocks  
of m erchand ise . M ust be cheap . H . 
I<aufer, M ilw aukee, W is. 92

W e offer fo r sale , fa rm s  an d  business 
p roperty  in  n ea rly  all coun ties  of M ich
igan  and  also  in  o th e r  s ta te s  of tho  
Union. W e buy, sell a n d  exchange 
fa rm s  fo r business  p ro p e rty  an d  inv ite  
your correspondence. J . E . T hom  tc C o- 
7th F loo r K irb y  B ld g - Sag inaw . M ich. 659 

W e buy  an d  sell seco n d -h an d  s to re  fix
tu re s . G rand  R ap ids M erchand ise  & F ix -
tu re s C o- 803 M onroe A ve. _______ 236

We pay  CASH fo r m erch an d ise  stock  
a n d  fix tures. G rand  R ap id s  M erchand ise 
& F ix tu re s  Co.. 803 M onroe A ve. 235

S afes O pened— W. L. Slocum , sa fe  ex 
p e r t and  locksm ith . 97 M onroe A v e-
G rand R ap ids, M ich. 194

O nly b ak e ry  in  tow n 1,300; ice cream , 
confec tionery . Good re so rt tra d e . $1,500, 
easy  te rm s . J . C ham berlain , N ew aygo,
M ich.________________________________ 281

W a n ted  fo r sp o t cash , s to ck  clothing, 
shoes or g en e ra l s tock . A ddress N . E .
Ice. C uba, Mo._______________________280

F o r Sale—U p -to -d a te  grocery , fine fix
tu re s , in h e a r t  of b usiness  d is tr ic t  of 
K alam azoo. F in e  trad e . R eason, going  
in to  w holesale  business. A ddress A. W . 
W alsh. K alam azoo . M ich. 190

F u rn itu re  B usiness F o r Saie— W ill in 
voice a t  abo u t $12,000. L ocated  in T u r 
lock, in th e  fam ous T urlock  irr ig a tio n  
d is tr ic t. O ver 175,000 ac re s  in  th e  d is 
tr ic t. P opu la tion  3,000. G row ing every  
day . Good reaso n s  fo r selling. Sales Inst 
year, $30,000. A ddress Box 217, T urlock ,
C ali.______________  _ _ _ M

We buy fo r cash  m e rchand ise  s to ck s  
of all k ind s;-d isco n tin u ed  lines, sa le sm en 's  
sam ples, m ill ends, seconds, m iscellan 
eous lo ts. W e buy a n y th in g  you a re  
w illing  to  sacrifice fo r spo t cash . W hat- 
hav e  you to  o ffer? W e ste rn  S alvage C o-
229 S. C ana l S t-  C h ic a g o ^ __________221__

F o r Sale a t  a  ba rg a in , 1 6 x 8  xlO S tev 
ens cooler, 1 P ow er E n te rp r ise  chopper,
1 s ile n t c u tte r , 1 200 acco u n t M cCaskey 
reg iste r , all excellen t condition. F u r th e r  
n a r t ie u a rs  w rite  A. R. H en sle r, B a ttle  
C reek, M ich. _  _ _ _ _ _ _  282

F o r E xchange—Ten room  residence, 
finely located , F ra n k fo rt, M ich. B ath , 
e lec tric  ligh t, c ity  w ate r. E x ch an g e  fo r 
m erchand ise . A ddress B, c a re  T ra d e s 
m an 186_

E n tire  cost is $25 to  sell yo u r fa rm  or 
business. G et proposition , o r l is t  of p ro p 
e rtie s  w ith  ow n er’s nam es. P a rd e e  B u s i
ness E xchange, T ra v e rse  C ity, Mich.

256
If you w ish to  buy, sell o r exenange any  

le g itim a te  b usiness  of an y  k ind , anyw nere , 
consu lt o u r B usiness  C hance D ep artm en t. 
I ts  o pera tion  is n a tio n a l in  scope and  
o ffers unexcelled  se rv ices  to  th e  seller, 
a s  w ell a s  th e  buyer A dvan tageous ex 
changes  fo r o th e r  p ro p e rtie s  a re  o ften  
a rran g e d . In  w ritin g , s ta te  fu lly  your 
w an ts . T he  V arlan d  S ystem , C ap ita l 
B ank, St. P au l. M inn. 814

W ill pay  cash  fo r s tock  of shoes and 
rubbers. A ddress M. J . O - ca re  T ra d e s 
m an_______ ___________________________221

F o r Sale—C ash. Good, clean  s to ck  of 
g en e ra l m e rchand ise  in good fa rm in g  te r 
r ito ry ; f a s t  g row ing  business. N o trad e . 
A ddress B ox 44, M ontgom ery, Iow a.
______________________________________ 290
____________H E L P  W A N T E D .____________

W a n ted —T horough ly  com p eten t m an, 
m a ch in is t fo rem an , fo r shop em ploying  
abou t 25 m en, m ak in g  d ies and  sm all a c 
c u ra te  m ach ine  p a r ts , good s a la ry ; m ust 
in v e st $1,000 o r $2,000. T he  M eta l N ov
elty  Co., 1131 So. B roadw ay , S t. Louis, 
Mo.___________________________________ 317

W a n ted —A t once, c lerk  fo r shoe sto re. 
Single m an, m u s t be reliable. Send re f 
erences. S a la ry  $12. P. C. Sherw ood 
& Son, Y psilan ti, M ich. 341

A g en ts  W a n ted —L ive w ires  w an ted  to  
sell g u a ra n te e d  s ty lo g rap h ic  p ens; every  
pen  g u a ra n te e d ; b e s t side line  go ing  and  
a  m oneym aker. A ddress Box 215, L a th rop , 
Mo. 347

________ S IT U A T IO N S  W A N T E D .________
W a n ted —P ositio n  b y  young  m an , sober 

a n d  indu strio u s, u n d e r a  good w indow  
trim m e r. Can w rite  show  ca rd s . B est 
re fe ren ces  fu rn ished . A ddress 365, ca re  
T ra d esm an . 365
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BA N KR UPTCY M ATTERS.

P r o c e e d i n g s  in  W e s t e r n  D i s t r i c t  of 
M ic h ig a n .

G rand  R ap ids, Aug. 5—A v o lu n ta ry  p e 
titio n  w as  filed by W illiam  A. R eynolds, 
of G rand  R ap ids, do ing  b usiness  a s  th e  
Independen t P lu m b in g  & H e a tin g  Co., 
a n d  he w as ad ju d g ed  b a n k ru p t by Judge  
S essions an d  th e  m a tte r  re fe rre d  to  R e f
eree  W icks. A n o rd e r w as  m ade by the  
re fe re e  ra ilin g  a  firs t m ee ting  of c re d it
o rs  to  be held a t  h is  office on S ept. 
8th fo r  th e  election  of tru s te e , p rov ing  
claim s, ex am in a tio n  of th e  b a n k ru p t, etc. 
T he  b a n k ru p t 's  schedu les  show  th e  fo l
low ing a s s e ts
C ash  on h an d  .........................................i  55.00
S tock  in  tra d e  .......................................
H busehold  goods, e tc .................................JOU.oo
Tools, e tc . ...............................................  ofar.nA ccoun ts rece ivab le ..........................  yoy.uu

T he follow ing c red ito rs  a re  schedu led :
C ity  of G rand  R ap id s  ...................... $ 19-01
A b rah am  G rit, lab o r ........................... 10.00
C. E. S m ith , labo r ............................... 10-00
D. W . Boyes, s a la ry  ........................... 90.UO
B arc lay , A yers  & B ertsc h  . . . . . . . . .  550.39
A m erican  P lu m b ers  S’up. Co., Toledo 521.45
G. R. B u ilders S upply  Co...........  96.87
E ven ing  P re ss  C om pany ................... 21.10
M ichigan S ta te  Telephone Co..........  15.»i
B uckeye P u m p  & Mfg. Co., Colum -

bus ................................   25-00
C ry s ta l S p rings  W a te r  Co..................  1-3»
D onker, Moll & Seborg  ..................... »-33
G rea t W e ste rn  Oil Co........................... 36.71
H era ld  P ub lish in g  Co...........................  31.03
W . C. H opson Co...................................  11-91
R ickersbu rg  P re s s  Co., C leveland 83.41
U n ited  B rass  Co.. C leveland ----- 30.25
P ittsb u rg h  P la te  G lass Co. . . . . . .  6.20
D e tro it B ath  T ub  & B rass  Co.,

D e tro it ............................................... ll-"0
R o sen th a ll &  Co.....................................
L e ite lt Iron  W o rk s  ............................. 37.5a
H . M. Joyce  Co........................................  9.00
Ja m e s  T . M cA llister ........................... lOO-O®
G. R. B rick  C om pany ........................   “.73
F e rguson  S uppy Co........................... l.»<3.iu
S. A. M orm an & Co............................... 394.34
C itizens Telephone Co........................... 9-50
G. R .-M uskegon P ow er Co................. 2-2»
M artin  & W u rzb u rg  ............ - .............. 3.(5
W est Side S heet & M eta l Co........................  3.89
E n te rp r ise  Iron  &  M etal Co..............  2d.7o
G. R. G as R ig h t Co.........................................50
A m er. P lum bings Supply  Co.. T o-

ledo (no te ) .................. ..................
F erguson  Supply Co. (no te ) ............  400.00
Joseph  F le t t  (no te ) 210.00
C om m ercial S av ings B ank  (no te) 325.00

$5,536.40
Aug. 7—In  th e  m a tte r  of th e  G rand 

R ap ids M otor T ruck  Co., b an k ru p t, of 
G rand  R apids, th e  inven to ry  an d  re p o rt 
of ap p ra ise rs  w as  filed and  show s th e  
follow ing a s s e ts :
R eal e s ta te  .......... ..............................$ i ’5-5'22A ccounts rece ivab le  ........................... 4,8a4.i2
Bills rece ivab le ................................... 619.00
M achinery , tools, m erchand ise ,

p£C 21,lo5.bo

$31,084.38
An o rder fo r sa le  of th e  a s s e ts  a t  

public sa le  bv th e  rece iver, a f t e r  g iv ing  
te n  d ay s ' no tice  to  c red ito rs , w as  e n 
te red . . . .

Aug. 8—A v o lu n ta ry  p e tition  w as filed 
by  th e  R odgers Iron  M an u fac tu rin g  Co., 
a co rpo ra tion  of M uskegon, an d  it w as  
ad judged  b a n k ru p t by  Ju d g e  S essions and  
th e  m a tte r  re fe rred  to  R efe ree  W icks. 
A n o rd e r w as also  m aue ap p o in tin g  John  
G A nderson, of M uskegon, a s  receiver, 
bond fixed a t  $5,000. An o rd er w as  m ade 
by th e  referee  ca lling  th e  firs t m ee tin g  of 
c red ito rs  to  be held a t  h is  office on Sept. 
17. fo r th e  purpose  of elec ting  a  tru s te e , 
p rov ing  claim s, etc. T he follow ing a s 
s e ts  a re  lis ted :
R eal e s ta te , (covered by land  con

tr a c t  fo r $3,000) ........................ $6,000.00
Tw o h o rses  .............................................  160.00
Tw o w agons ......................................... 3U.UU
M achinery , tools, a p p a ra tu s , etc. 2,000.00 
M erchandise , iron. coke, sc rap  iron  500.06
A ccounts receivab le ........................... 2.096.09

T he follow ing c red ito rs  a re  scheduled:
R abor claim s, p re fe rred  ................ $ 152 85
P. P. and  R. E . Schnorbach . M us

kegon. land  co n tra c t . . . .  3,000.00
H ack ley  N a tio n a l B ank , notes,

M uskegon ....................................... ®’®®9'9{!
A spha lt Roofing Co., S ag inaw  ----- 136.00
A m er. Saw  Tool Co.. C hicago . .  2i.08
B ran ch  Saw  Co., S t. Rouis ........ . 64. lO
C hicago P n eu m a tic  Tool Co., C hi-

Cfl£0 ................................      200.00
G. C. Chaddock. M uskegon ..............  100.00
C en tra l N ew s D epot. M uskegon . .  20.00
F red  C h ris tian , M uskegon ............. 18.97
D. D rin an , M uskegon ....................... 87.40

• D e tro it F o u n d ry  Supply  Co.,
D e tro it ............................................... ?6o.50

G arden C ity  S and  Co., C h ic a g o ----- 115.20
G. R .-M uskegon  P ow er Co., M us-

kegon .................................................  J55.97
G. R. B e ltin g  Co..................................... 1H-™
W . S. G reen, M uskegon ................  75.uo
H eppes  Com pany, C hicago ..........  45.00
.1. J . H ow den Co., M uskegon ............. 177.89
H a rm a n  C om pany, N ew  Y ork  ........  410.00
In te r s ta te  S and Co., Z anesville  . . .  36.16
K eystone  R u b ric a tin g  Co., P h ila -

' d e lph ia  ............................................... 41.10
R aH acien d a  C om pany, Buffalo ----- 84.00
R ang land  Mfg. Co., M uskegon - 401.20
O tto  D angkaw el. M uskegon ............  69.00
M itchell & D iggins Iron  Co.,

C adillac ........................................   614.78
M uskegon A lum inum  F o u n d ry  Co.,

M uskegon ......................................... 37.25
G eorge M cCullom, M uskegon ........... 407.77

M agoon & K im ball Co., M uskegon 183.13 
M uskegon R um ber & F u e l Co.,

M uskegon ....................................... 392.47
M ark le C em ent Co., M u s k e g o n ........  31.00
M uskegin  W a te r  D ep a rtm en t, M us- . .

kegon .................................................  92.60
N u g en t S and Co., M uskegon ........  18-i„
P ack a g e  P u b ish in g  Co., M ilw aukee 125.00 
Peoples H a rd w a re  Co., M uskegon 194.96 
P e re  M arq u e tte  R. R. Co., M us

kegon ................................................. 65.05
R odgers Boiler & B u rn e r  Co.,

M uskegon ..................................... 1.110.40
Alex R odgers, M uskegon ..................  60.01
J . T. R yerson  & Son, C hicago -----116.89
J . T. S im onson &  Co., M uskegon . .  19.24
S tan d a rd  S and & M ach ine Co.,

C leveland ........................................... 160.00
T ow ner H a rd w a re  Co., M uskegon 529.46 
W h itm an  &  B arn es  Mfg. Co., A kron 10.73
W e ste rn  R ubber Co., G o s h e n ..........  33.49
W iselogel & Co., M uskegon ..............  24.61
Jo h n  G. A nderson, M uskegon ----- 600.00

T o ta l liab ilitie s  ........................ $16,657.85
A v o lu n ta ry  p e titio n  w as filed by W il

liam  H . K ane, florist and  ice c ream  d ea ler 
of C adillac, an d  he  w as ad ju d g ed  b a n k 
ru p t by Ju d g e  S essions an d  th e  m a tte r  
re fe rre d  to  R eferee W icks. An o rd er 
w as  m ade by th e  re fe ree  ca lling  th e  
firs t m ee ting  of c red ito rs  to  be held  a t  
h is  office in  G rand  R ap ids on Sept. 11, 
fo r th e  purpose of e lec ting  a  tru s te e , 
if desired , p rov ing  claim s, etc.

T he fo low ing a s se ts  a re  lis ted :
S tock in tra d e  (claim ed  as  ex em p t) $ 20.00 
H ousehold  goods (claim ed  as  e x 

em p t) .................................................  200.00
F ix tu re , etc ., (c laim ed  a s  ex e m p t) 125.00
A ccounts rece ivab le ............................. 60.00

T he follow ing c red ito rs  a re  schedu led : 
A lbert E. S m ith , C adillac (no te

re ta in in g  ti tle  in soda fo u n ta in ) 111.93
T u ttle  & Co., C ad illac ....................... 61.75
J . C ornw ell & Sons, C adillac ----- 56.00
H otel M cK innon Co., C adillac ----- 70.00
P e te r  R einberg , C hicago ................... 373.28
S to rrs  & H arr iso n  Co., P ain esv ille  15.9a
A. A. A rnold, C hicago ..............   11.00
A m erican  Im p o rtin g  Co., Chicago 3.10
S am uel Shoce, E v a r t  ......................... 122.00
A. R. R andall. C hicago ....................... 23.62
A nderson B ros., T ra v e rse  C i t y ----- 5.00
C adillac Ice C ream  Co.. C adillac 85.53
A. R. Joyce, T ra v e rse  C ity  ........... 26.75
G eorge G raham , C adillac ................. 23.50
H en ry  S m ith , G rand  R ap id s  ........... 35.00
P u r ita n  C andy Co., M ilw a u k e e ----- 10.00
Canfield M fg. Co., C hicago ..............  48.00
H am m ond , S tand isti & Co., S ag inaw  20.03
W . W . B a rn a rd  Co., C hicago ----- 10.16
P a v e tte , W alch  Co., D e tro it ..........  14.00
P u tn a m  C andy  Co., G rand  R ap id s  70.00
A ndrew  R indstrom , C ad illac ........... 27.50
C onsum ers Ice C ream  Co., C adillac 9.00
D ru ry  &  K elly  H a rd w a re  Co.,

C adillac .............................................  39.50
A rm s & Cole, T ra v e rse  C ity  ......... 24.00
W illiam  C assler, C adillac ................. 55.00
C adillac S ta te  B ank , C adillac ......... 50.00
R es te r Shore, E v a r t  ............................. 50.44
H en ry  C. A m es. C adillac ..................  90.70
C adillac E lec tric  R ig h t & W a te r

Co., C adillac .......................; .......... 11.05
C itizens T elephone Co., C adillac 8.95
G eoree T roy . C ad illac ....................... 15.27

$1,578.01

B room s—In O klahom a, which p ro 
duces a large percentage of the broom  
corn, continued dry w eather is seri
ously affecting the broom  corn crop. 
Illinois rep o rts  the same sta te  of af
fairs, and, as a result, broom  corn 
in the open m arket has advanced $20 
a ton, and ano ther advance is ex
pected soon. M anufacturers of 
broom s will probably advance their 
quotations in consequence.

Provisions—Smoked m eats are firm 
and unchanged, dem and being season
able. P ure lard is firm and in fair 
dem and a t unchanged prices. Com 
pound lard is in sh o rt supply and ac
tively w anted. B arreled pork and 
dried beef are unchanged and in good 
demand. Canned m eats have ad
vanced all a long the line, ow ing to 
scarcity  and short stocks.

O ysters—T ong ing  will s ta rt about 
Sept. 1, and as far as it is possible to 
make predictions, there are evidences 
of a good supply. D ealers say th a t 
the dem and will be as heavy as it 
w as a year ago, with a chance of in
creased dem ands as the season ad
vances and as increases in the price 
of various staples becom e noticeable.

Ionia—T he Y psilanti Reed F u rn i
ture Co. has increased its capital stock 
from  $200,000 to $300,000.

RAY O F H O PE

W hat Is Left After Southern W hole
salers’ W  reck.

G rocers w ho have  ca re fu lly  w eighed the  
rece n t a t t i tu d e  of th e  G overnm en t a n d  
th e  C o u rt’s  decree  in  s u s ta in in g  it, in  th e  
S ou thern  W h o lesa le rs’ co n tem p t ca se  a re  
d isposed  to  find s till one loophole by 
w h ich  it m ay  a p p e a r  th a t  asso c ia ted  e f
fo r t fo r th e  co rrec tion  of tr a d e  ab u ses  is 
n o t en tire ly  tabood  u n d e r  th e  S herm an  
Raw . I t  is m ig h ty  techn ica l, b u t i t  d e 
se rv es  co n side ra tion  in  s tu d y in g  th e  d r if t 
of legal decision  on tra d e  co -opera tion . .

A ccording  to  th e  C o u rt’s findings, th e  
g rocers  w ere  n o t necessa rily  do ing  illegal 
th in g s, b u t fo r th e  f a c t t h a t  i t  w as  done 
in  th e  face  of a  s tiff decree  p roh ib itin g  
very  ta n g ib le  c lasses  of th in g s. I t  is 
a rg u ed  th a t  p e rh ap s  h ad  s im ila r a c ts — 
th a t  is, th e  m odified course of conduc t 
la tte r ly  em ployed by th e  asso c ia tio n —been 
done by som e a ssoc ia tion  u n d e r th e  ban  
of an  in junction , th e  co u rt would hav e  
m ade a  v ery  d iffe ren t finding. C on tem pt 
of co u rt is th e  m ost a rb i tr a ry  of all ju d i
cial issues, and , w hen  proven, is reg ard ed  
a s  d em and ing  v ery  rig id  tre a tm e n t. If 
th e se  c ircu m stan c es  w ere m ore a  go v ern 
ing  co n side ra tion  th a n  th e  m ere  m e rits  
of th e  a s so c ia tio n ’s g en e ra l a c ts , it  m ay 
be  th a t  th e  decree w as  less of a  blow to  
th e  w ork  of asso c ia tio n s  th a n  h ad  been 
supposed.

W hile ev e ry  h o n es t tr a d e r  rejo ices in 
th e  sp lend id  w ork  of A ss is ta n t U nited  
S ta te s  D is tr ic t A tto rn e y  G uiler in  con
v ic tin g  tw o g roups of crooked egg r e 
ce ivers  an d  recovering  fines to  th e  e x 
te n t of a lm o st $35,000 th e re  a re  som e who 
see  in  th e  finding—in  th e  D e W in te r  
case_ a  decided case  of inconsistency  in  
U ncle S am ’s v iew s on th e  en fo rcem en t of 
fa ir  tra d e  p rac tice s ; especially  w hen  i t  is  

■ co n tra s te d  w ith  th e  S o u th ern  W hole
sa le rs ’ case.

W hile  th e  specific a c ts  com plained  of 
in  th e  egg  ca ses  w ere  b rib e ry  a n d  fraud , 
th e  S h im er an d  D e W in te r  ca ses  w ere  
qu ite  d iffe ren t. T he  S h im er p rac tic e  had  
to  do w ith  bogus an d  p re fe re n tia l egg 
c la im s; th e  te ch n ica l cau se  in  th e  De 
W in te r  ca se  w as seek in g  p re fe re n tia l 
t r e a tm e n t by b ribery , looking to w ard  
q u ic k er deliveries of eggs th a n  o th e r r e 
ce ivers could get. In  all essen tia ls , it 
w as  ak in  to  th e  “ tip ” to  a  w a ite r  to  
secu re  qu ick er serv ice  th a n  is en joyed 
by th o se  w ho do n o t tip . T he  G overn
m e n t's  te chn ica l c laim  w as th a t  i t  w as 
b rib e ry  to  secu re  d isc rim in a to ry  fav o rs  
a t  th e  h a n d s  of th e  ra ilro ad , co n tra ry  
to  th e  do c trin e  of equal o p p o rtu n itie s  fo r 
all sh ip p ers  alike.

N ow, th e  purpose  of th e  a c ts  of th e  
S ou th ern  W ho lesa le rs  w as  p recisely  in 
harm o n y  w ith  w h a t th e  G overnm en t se ts  
up a s  an  ideal in th e  egg  case— equa lity  
of tre a tm e n t an d  un ifo rm  oppo rtun ity . 
Y e t in  th e  one case, th e  f r ie n d s  of 
equa lity  a re  pun ished  fo r en fo rc ing  it, 
an d  in  th e  o th e r  its  foes a re  b randed  
a s  crim ina ls . A side from  te ch n ica litie s , 
w hich  v ir tu e  is  to  be com m ended m o r
ally—th e  supp ression  of fav o ritism  or its  
prom otion  by ed ic ts  a g a in s t f a ir  tra d e  
re s tr a in t?

W ho lesa le  g rocers  do n o t seek  to  p ro 
te c t th em se lv es  a s  a  fav o red  class, b u t 
a s  a  le g itim a te  and  n ecessa ry  c lass  a s 
sailed  by  u n fa ir  com petition . I t  does no t 
a p p e a r  th a t  th e y  have  declined  to  g ra n t 
all th e  fav o rs  th e y  en joy  to  an y  o th e r 
w holesaler, so long a s  he  once p roves 
h im se lf to  be  a  w holesaler. C labaugh— 
and  m a n y  o th e r  “ ir re g u la rs”—th e y  say  
w as n o t a  w holesaler, b u t a  re ta ile r  seek 
in g  w holesale  priv ileges den ied  h is  fellow 
re ta ile rs . F o r  th e  prom otion  an d  p ro 
tec tio n  of f a i r  com petition—am ong  both  
th e  w ho lesa lers  an d  re ta ile rs—th e y  
p reached  in fav o r of m a n u fa c tu re rs  con
fin ing  th e ir  tra n sa c tio n s  s tr ic tly  to  one 
or th e  o th e r  policies. A nd w h ile  one 
F ed e ra l co u rt is say in g  th a t  such  a  doc
tr in e  is c o n tra ry  to  th e  law , a n o th e r  
F ed era l co u rt d ec la res  th a t  egg m en seek 
ing  p rac tica lly  w h a t C labaugh  did, a lb e it 
by less re p u tab le  m ethods, a re  crim inals .

T h e re  isn ’t  th e  s lig h te s t doub t th a t  th e  
N atio n a l W ho lesa le  g rocers  a re  a p p reh e n 
sive of p ro secu tion , in  sp ite  of th e ir  bill 
of p u rity  issued  th re e  y e a rs  ago  by th e  
D ep a rtm e n t of Ju s tice . T he th r e a ts  of 
C labaugh a re  th o u g h t to  h av e  som e fo u n 
d ation . B u t if an y  p roceed ings a re  
b rough t, th e  N atio n a l p roposes to  s ta n d  
and  figh t fo r  i t s  rep u ta tio n . I t  is  as 
anx ious  a s  anyone to  know  how  f a r  an  
a ssoc ia tion  m ay  go in  co -o p era ted  w ork , 
for, w hile  th e  N a tio n a l h a s  neve r so u g h t 
to  influence p rices  by  concerted  ac tion , 
i t  h a s  m any  lines of ac tion  s till a live 
w hich  dem an d  a  legal safeho ld  fo r fu r th e r  
developm ent.

O ne m a tte r  w h ich  is like ly  to  com e up 
fo r ac tio n  a t  no v e ry  d is ta n t d a te  u n d e r 
th e  N a tio n a l au sp ices  is a  proposition  to  
fo rm u la te  a  un ifo rm  sy stem  of figuring  
costs , in  o rd e r th a t  g rocers  m ay  m ore 
in te llig en tly  conduc t business. E x p e ri
ence am ong  g rocers  show s a  w ide d iv e r
gence of ideas  a s  to  w h a t e n te r s  in to  
th e  le g itim a te  cost of do ing  business  and  
a s  to  how  to  safe ly  figure costs , selling  
p rices, e tc . A fte r m uch s tudy , som e of 
th e  le ad ers  a re  convinced th a t  only a  
se rie s  of ex ac t fo rm ulae , to  be allow ed 
to  by  jo b b e rs  genera lly , w ill b rin g  aoou t 
th e  desired  refo rm . A nd th e y  feel^ th a t  
such  ed ucationa l w ork  is  th é  le g itim ate  
p rov ince of th e  associa tion .

A n o ther p h ase  of th is  h a s  to  do w ith  
'lo ca tio n  of sa le sm en  a lo n g  lin es  of 

developing  in to  m ore tru ly  p ro fitab le  se r-

v an ts . H u n d red s  of sa lesm en  b o ast of 
th e ir  ab ility  a s  sa lesm en  and  p o in t to  
six -fig u re  a g g reg a te  of sa les  d u rin g  a  
y ea r a s  proof of th e ir  d is tinc tion . Some 
em ployers have  been  co m paring  no tes 
a n d  find a  m u tu a l in te re s t  in  po in tin g  
o u t to  sa le sm en  how  to  be genu inely  
profitab le . O ften  th e y  find th a t  th e  
sa le sm an  w ith  a  sm a lle r  ag g re g a te  is  
rea lly  th e  b e t te r  in v e s tm e n t fo r th e m  in 
th e  long run . I t  is  e a sy  to  sell su g a r 
a t  co st an d  flour a t  li ttle  m ore, an d  o th e r  
a r tic le s  no to riously  sold a t  a  loss—all 
c o n trib u tin g  to  g re a t reco rds  b u t sm all 
profits.

T he re  o u g h t to  ap p e a r  lines of le g iti
m a te  co -opera tion  fo r th e  co rrec tion  of 
th e se  evils bu t, s ince  th e y  sav o r som e
w h a t of “ keep ing  th e  p rice” th e  rece n t 
govern m en ta l d o c trin e s  a re  a  source of 
app rehension . C erta in ly  i t  can  h a rd ly  be 
a  p ru d en t policy of a  g o v ern m en t to  
b reed  a  type  of m e rc h a n ts  w ho feel 
bound  to  do b usiness  a t  a  loss.

Butter, Eggs, Poultry, Beans and P o
tatoes, at Buffalo.

Buffalo, Aug. 13—Cream ery butter, 
fresh, 24(ff'27c; dairy, 22@25c; poor to 
good, all kinds, 19@21c.

Cheese—New fancy 15c; choice 14c; 
poor to common, 6@13c.

E ggs—Choice, fresh candled, 23 
24c. at m ark 21@22c.

P oultry  (live)—Turkeys, 13@14c; 
cox, 12c; fowls, 16@18; springs, 17 
(g)19c: ducks, 14@15c.

B e an s— Red Kidney, $1.75 @ 2; 
w hite kidney, new $3(®3.25; medium, 
$2.30; narrow  new $3@3.4(); pea, new, 
$2.15@2.20.

Po tatoes—New, $2.50@2.75 per bbl.
Rea & W itzig.

Some W arm in Indiana. 
B loom ington, Ind., A ugust 11— E n

closed find $1 to  renew  my subscrip
tion. C annot get along very well 
w ithout the T radesm an. I t  is ju st 
like M ichigan down here—only more 
so. I t  is hot and dry and no rains, 
wdth a tem peratu re of 101, 104 and 
107 y2 deg. in the shade to 132 deg 
in the sun. G. H. Phelps.

T he G rand Rapids Retail G rocers’ 
A ssociation and the M aster B utchers’ 
A ssociation will hold their jo in t p ic 
nic on T hursday, A ugust 21. T hey 
will leave about 7 o’clock in the m orn 
ing by special tra ins on the Grand 
T runk  for G rand H aven, w’here they 
will take a boat for either M uskegon 
or Saugatuck. I t  is hoped th a t the 
round trip  rate m ay be fixed at $1, 
but it is possible th a t it will be im 
possible to secure accom m odations 
desired for less than  $1.25. I t  goes 
w ithout saying that the day will be 
an occasion of rare  pleasure.

Salt Fish— M ackerel is in fair de
m and at prices th a t show no m aterial 
change for the w'eek. Cod, hake and 
haddock quiet at firm prices. New 
H olland herring  are on their way from  
New Y ork to this m arket, and will 
arrive next week. Prices ane firm, 
second week arrivals having been 
quoted at an advance of 75c a barrel 
over first arrivals.

D. S. H atfield has sta rted  on his 
seventeenth year with W m . F. Zum- 
mach, the M ilwaukee paint m anufac
turer. H e has not lost a day by ill
ness during  the entire period.

D etro it—The. Excelsior Tool & 
Repair Co. has changed its nam e to 
the Excelsior Tool & Gauge Co., and 
increased its capital stock from  $7,000 
to $20.000.

Sidestep the man who talks much 
• and says little.

mailto:2.15@2.20
mailto:2.50@2.75


How much do goti make

t

otv
OIL

It

There’s a good margin of profit in dil. It’s a steady staple and you sell lots of it. How much do you make? You 
can’t tell unless you have a BOWSER SELF-MEASURING OIL TANK. The old style wastes oil by dripping and that 
reduces your profits. The BOWSER has an automatic cut-off that prevents dripping and waste and PROTECTS YOUR 
PROFITS. It pays for itself in a few months’ savings. It not only saves oil but it saves other goods from being dam
aged by it. With a BOWSER you hang the customer’s can on the nozzle and pump. There’s no oily measure and funnel 
to bother with. When the can is full the BOWSER Computer shows at a glance now much to charge, just like your com
puting scales—no guesswork! Find out about it. Write for our catalog and full information. Let us show you how to 
MAKE MONEY on oil.

S. F. BOWSER & CO., Inc.
H om e Plant and General O ffices, B ox  2089, Ft. W ayn e, Ind., U. S. A .

Sales O ffices in all C enters and R epresentatives E veryw h ere

Original patentees and manufacturers of standard, self-measuring, hand and power driven pumps, large and small tanks, gasoline and oil storage and distributing systems, self-registering 
pipe line measures, oil filtering and circulating systems, dry cleaner's systems, etc.

E S T A B L IS H E D  1 8 8 5

Too L a t e
Better a little kindness while living than a floral display at the grave.—W. L. Brownell.

If we could bring ourselves up to the point of doing the things we know »we 
ought to do to-day, we would chase away many of our to-morrow’s regrets.

Think Carefully Then Act Promptly
It makes no difference how large or how small your 

business may be, it is your business and it is your busi
ness also to protect it. How long would you do business 
with a bank who would leave its books in which your 
account with it was registered lying around in its office 
unprotected at night. If you are not the owner of a good 
reliable safe this is just what you are doing with your own 
accounts.

THINK IT OVER

Write us to-day and we will name you a low price on 
a dependable safe.

GRAND RAPIDS SAFE CO. Tradesman Bldg., Grand Rapids, Mich.



From $4.86 to $500.
In 1904 a Kansas Merchant ordered $2.85 worth of five, ten and 

twenty-five cent goods from Butler Brothers.
His first day’s sales from this merchandise was $4.86.
It is no rare thing now for him to sell one hundred times that 

much in a single day, while his gross sales on all lines have multiplied
ten times.

Do you want this kind of power in your store?
Write for particulars, naming this magazine

B U T L E R  B R O T H E R S
E xclusive W holesalers o f General M erchandise

CHICAGO NEW  YORK ST. LOUIS MINNEAPOLIS
SAM PLE i 
HOUSES \

Cincinnati
Omaha

Cleveland
Portland

Kansas C ity  
Philadelphia

DALLAS
M ilw aukee
Seattle


