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Cook Out For Ruts!

The world is full o’ ruts, my boy, some shaller and some deep,
An’ ev’ry rut is full o ’ folks, as high as they can heap.
Each one that's grovelin* in the ditch is growlin’ at his fate,
An* wishin’ he had had his chance before it was too late.
They lay it all on someone else, or say ’twas just their luck—
They never once consider that ’twas caused by lack of pluck;
But here’s the word ’o one that’s lived clean through, from soup to nuts, 
Th’ Lord don’t send no derricks ’round t’ h’ist folks out o’ ruts.
Some folks has staid in ruts until they didn’t like the place,
Then scrambled bravely to the road an’ entered in the race.
Sich ones has always found a hand held out for them to grab 
An’ cling to till they’d lost th’ move peculiar to a crab.
But only them that helps themselves an’ tries for better things 
Will ever see the helpin’ hand t’ which each climber clings.
This here’s the hard, plain, solemn facts, without no ifs or buts;
Th’ Lord don’t send no derricks ’round to h’ist folks out o’ ruts.

Sand on the Crack

I observed a locomotive in the railroad yard one day,
It was standing in the roundhouse where locomotives stay,
It was panting for a journey, it was coaled and fully manned;
And the fireman had a box he was filling full of sand.

It ’pears that locomotives cannot always get a grip
On the slender iron pavements, ’cause their wheels are apt to slip;
And when they reach a slippery spot their tactics they command,
And to get a grit upon the rail, they sprinkle it with sand.
It’s about this way with travel along life’s slippery track,
If your load is kind o’ heavy, and you’re always slidin’ back,
If a common locomotive, you’d completely understand,
You’ll supply yourself in startin’ with a good amount of sand.

You can reach any station, that’s along Life’s schedule seen,
If there’s fire beneath the boiler of Ambition’s strong machine,
And you’ll reach a place called Flushtown, at a rate of speed that’s grand, 
If for all the slippery places you’ve a good supply of sand.
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Far and away the most satisfac
tory coffee ever offered to the gen
eral run of coffee users.

The test of time and the encomiums 
of thousands of discriminating people 
justify us in making very strong and 
emphatic claims for our superb brand 
of family coffee. Sold in every State 
and Territory of the Union—and in 
places more remote—“White House” 
coffee carries conviction to the homes 
of coffee-lovers, and makes friends and 
endorsers wherever it finds the slightest 
opportunity.

Distributed at W holesale by

Judson Grocer Company
Grand Rapids, Mich.
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W H O L E  
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’ Standard of Purity*
FRANKLIN 

SUGAR REFINING CO.

SUGAR-FRANKLIN CARTON
You make the profit on EVERY CARTON in it ¿IT ONE SALE. 
You make ONE DELIVERY instead of a DOZEN OR MORE. 
You make the profit on all the sugar your customer will 
buy for some time and prevent her trading elsewhere as 
long as the sugar you’ve sold her lasts. You can sell 
FRANKLIN CARTON SUGAR by the container if you’ll 
call customers’ attention to the convenience of having a 
supply of it on hand, and remind them that they use sugar 
EVERY DAY. FRANKLIN FINE GRANULATED and 
DESSERT AND TABLE, the grades that are used most, 
are packed in containers that do not hold too much for the 
average family.

You can buy Franklin Sugar in the original containers 
of 24, 48, 60 and 120 lbs., according to grade.

THE FRANKLIN SUGAR REFINING CO.
PHILADELPHIA

‘Your custom ers know  FRANKLIN C A R T O N  SUGAR  
is CLEAN sugar.”

Don’t forget to indu  
a box in your next order
L autz Snow Boy W ashing Powder

£ßrcö. Y{m, Buffalo, N. Y.
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AN EXPLO D ED  THEORY.
Walkerton, Ind., is not as much 

enamored as it once was with its 
municipal lighting plant. I t  has been 
operated in connection with the w a
terworks for several years and the 
receipts over the am o u n t ' expended 
for maintenance has been exultantly 
counted as profit and the result pro
claimed as a triumph of municipal 
ownership over “Big Business” and 
“Special Privilege.”

But a day of reckoning has comt. 
“With a dilapidated plant,” says the 
Independent, “an engine beyond re
pair, and dynamo overworked, there 
is not money enough in the light 
treasury to buy even a new engine, 
to say nothing of dynamo, lines, etc. 
The service given has been night serv
ice only, without motor power. On 
dark days the merchants have been 
compelled to resort to gasoline lights, 
and often during the early hours of 
the evening it was impossible to dis
play goods to an advantage without 
gasoline lights. One season during 
the holiday rush the lights were off 
two weeks, and last fall the town 
was without light for nearly a like 
stretch. The cry has always been 
that the town could not afford to 
keep two dynamos for emergency and 
that they could not run day and night 
for the little consumption during the 
daytime. The rate is the same as 
charges where there are first-class 
services—both light and motor.”

The citizens of Walkerton have 
been paying for a bubble just because 
it belonged to the town.

In Savannah, Mo., municipal opera
tion of a lighting plant was discon
tinued because the old plant was get
ting badly worn and the service un
satisfactory. I t  was decided by popu
la r  vote to discontinue the local plant 
and have current and power furnish
ed from St. Joseph, fourteen miles 
distant.

New York City’s experiment in the 
municipal operation of the Staten Is
land ferry has been costing the tax
payers nearly $1,000,000 annually. 
This loss does not fall upon the Stat
en Islanders, but upon the taxpayers 
of Greater New York generally. They 
are claiming that it is unjust to pro
vide the ¡residents of any community

with a public untility below cost at 
the expense of those who do not use 
the service.

Returns from seventy cities in which 
municipal ownership of public utilities 
has been adopted fail to show a sin
gle instance where the change from 
ownership by a private corporation 
has resulted in a financial advantage 
either to the city treasurer or the 
users of light, power or transporta
tion.

The sequel to Secretary McAdoo’s 
unlucky blunder, in publicly ascrib
ing last month’s decline in Govern
ment 2 per cents, to “a campaign 
waged with every indication of con
certed action, on the part of a num
ber of influential New York City 
banks, to cause apprehension and un
easiness,” will serve, we trust, to put 
an end to these random charges of 
“conspiracy” by people in high places. 
The Secretary has not in any re
spect substantiated his very grave ac
cusation, and, meantime, one at least 
of the banks accused has produced 
evidence that it had been buying more 
of those very bonds than it had sold. 
The House Republicans quite excus
ably introduced a resolution calling 
on the Secretary for his proof, and 
insisted that the resolution be voted 
upon at once. This the House, by a 
party majority, refused to do, and its 
action was ostensibly based on the 
somewhat finespun theory of Mr. U n
derwood, that the statement accus
ing the New York banks “is the state
ment of an individual,” who “happens 
to be the Secretary of the Treasury,” 
but who “has not made the statement 
as Secretary of the Treasury, and has 
not made the statement that he has 
the facts as Secretary of the Treasury.

This is the season of shooting stars 
and those who keep late hours or de
sire an excuse for remaining up 
through most of the night will find 
the heavens an interesting field for 
this month, the last of which partly 
hides the sun and causes an eclipse. 
However, one will have to travel 
toward the Arctic regions to witness 
this eclipse and unless the vacation 
leads in that direction it can not be 
seen. The new moon will pass over 
the disc of the sun on the 31st of this 
month. On the morning of Septem
ber 14 the moon will pass into the 
earth’s shadow and be totally hidden, 
and again on September 30 it will 
partly hide the sun from view. That 
makes three eclipses in one month.

The Lord would not have made so 
much air if He had not expected us 
to breathe plenty of it. Open the 
window!

You can’t tell by the load a man 
is carrying where he got it.

BANKRUPTCY MATTERS.

P r o c e e d in g s  in  W e s t e r n  D i s t r i c t  o f  
M ic h ig a n .

G r a n d  R a p id s  R e f e r e e .
G ran d  R apids, A ug. 19—A  voluntary- 

p e titio n  w as filed by  R ic h a rd  W . E lw ood, 
a  m e rc h a n t from  B ellevue, E a to n  coun ty , 
a n d  h e  w a s  a d ju d g ed  a  b a n k ru p t by  
Ju d g e  S essions  a n d  th e  m a tte r  re fe rred  
to  R eferee  W icks. A. B. H oy t, o f B elle
vue, w as  a p p o in te d  c u sto d ian , pen d in g  
th e  e lection  of a  tru s te e .  A n o rd e r  w as  
a lso  e n te re d  by  th e  re fe ree , c a llin g  th e  
firs t m e e tin g  of c re d ito rs  to  be he ld  a t  
h is  office on Sept. 15, fo r th e  pu rpose  of 
e le c tin g  a  tru s te e , p ro v in g  c la im s, e x am 
in a tio n  of th e  b an k ru p t, e tc . T h e  fo l
low ing  a s s e ts  a re  schedu led :
C ash  on h an d  .......................................... $ 10.00
S tock  in  tra d e  in  g ro c e ry  bu sin ess  800.00
H ouseho ld  goods, e tc .............................. 165.00
S to re  fix tu re s  .............................  300.00
A cco u n ts  a n d  b ills rece iv ab le  ___  653.37

T h e  fo llow ing  c re d ito rs  a re  schedu led :
L loyd E . E lw ood, B ellevue ................$150.00

(S ecu red  by  c h a t te l  m o rtg ag e ). 
G od sm ark  & D u ran d , B a t tle  C reek  14.81 
H am m o n d  B eef & P ro v . Co.,

L a n s in g  ................................................... 20.00
C. E llio tt & Co., D e tro it .................  64.40
V in k em u ld e r Co., G ran d  K ap ids . .  15.75
E v a n s  C andy  Co., L a n s in g  .............  31.08
H a n se lm a n  C andy  Co., K a lam azo o  15.43 
Jackson* G rocery  Co., J ac k so n  . . . .  124.45
D udley  P a p e r  Co., L a n s in g  ...........  16.72
C h a r lo tte  F r u i t  Co., C h a r lo tte  ___  25.00
G. H . C ross, B a t t le  C reek  .............I 6.26
V alley  C ity  M illing  Co., G rand

R ap id s  ..................................................... 48.55
J . F . H a lla d ay  & Son, B a ttle

C reek  .......................................................  231.92
L em on & W h ee le r, K a lam azo o  . .  18.63
P u tn a m  C andy  Co.. G rand  R ap iaa  13.95 
N a tio n a l G ro ce ry  Co., L a n s in g  . . .  79.70
N a tio n a l B iscu it Co., G rand  R ap id s  26.51 
H am m o n d , S ta n d ish  uc Co., D e tro it 38.66
S. H . H ill, P a x t o n ................................ 20.50
A ik m an  B ak e ry  Co.. P o r t  H u ro n  . .  25.12
Lee & Cady, D e tro it ............................ 293.53
R ed n er <& C o u rtrig h t, B a t t le  C reek  11.73
S ag in aw  B eef Co., S ag in aw  ......... 33.17
A llegan  M illing  Co., A llegan  ......... 26.64
Jo h n so n  P a p e r  Co., K a lam azoo  . . . .  4 1.25
B ellevue M illing  Co., B ellevue ___  18.00
W e s te rn  S to n ew are  Co., M onm outh  23.54
S. M. Isbell & Co., J a c k s o n  ...........  27.13
D avid  S to tt.  D e tro it ...........................  23.65
W . F. L au g h lin  & Co., C hicago . .  23.08
U nited  C o n fec tio n ery  Co., B a ttle

C reek  .......................................................  10.05
H oeflinger B ro th e rs , B ellevue . . . .  12.78
R en fro  B ro th e rs , C h icago  .................  19.05
W y m an  N ew all, B a t tle  C reek  . . . .  62.00
A n tr im  Co. S av in g s  B an k , M ance-

lo n a  ...........................................................  150.00
B ellevue B ank , B ellevue ...................  100.00
F. A. B row n, B ellevue .....................  49.00

A nd n u m ero u s  sm all c red ito rs .
A ug. 20—In  th e  m a t te r  of C. C. R ice 

& Son, b a n k ru p t, m e rc h a n ts  a t  P o r tla n d , 
th e  in v e n to ry  an d  re p o rt of a p p ra ise rs  
w as filed a n d  show s th e  fo llow ing a s s e ts  
a t  a p p ra ise d  v a lu a tio n s :
S tock  of g ro ce rie s  .............................. $1,896.43
F ix tu re s  ................................................... 511.50
Book acc o u n ts  ......................................  394.69

$2,802.62
An o rd e r  w as  e n te re d  a u th o riz in g  th e  

tru s te e  to  sell su ch  a s s e ts  a t  pub lic  sa le  
a f te r  g iv in g  te n  d a y s ’ n o tice  to  c red ito rs , 
such  sale  to  be confirm ed  if no cau se  to  
th e  c o n tra ry  is  show n, five d ay s  a f te r  
filing th e  re p o rt of sam e .

A ug. 21—A v o u n ta ry  p e titio n  w as  filed 
by  E m m et E . G ibson an d  E lm er B. 
G reenfield, c o p a r tn e rs  a s  G ibson & G reen 
field, of N ash v ille , B a r ry  coun ty , and  
th e y  w ere  ad ju d g ed  b a n k ru p t by  Ju d g e  
S essions a n d  th e  m a t te r  re fe rred  to  R e f
e ree  W icks. A n o rd e r  w as  m ade  by  th e  
re fe re e  calling  th e  firs t m ee tin g  o f c re d 
ito rs  to  be held a t  h is  office on Sept. 22. 
L en  W . F e ig h n e r, of N ash v ille , h a s  been  
a p p o in ted  cu sto d ian  of th e  a ss e ts , p en d 
in g  th e  e lection  of a  tru s te e  by  c red ito rs . 
T h e  fo llow ing p a r tn e rs h ip  a s s e ts  a re
lis te d :
S tock  in tra d e  ........................................... $661.25
S to re  f ix tu re s  ..........................................  46.65
A ccoun ts  re ce iv ab le  .............................. 35.62

T h e  fo llow ing  p a r tn e rs h ip  c re d ito rs  a re  
schedu led :
W olfson , A ddelm an  & Co., C h icago  $147.70
E m sh e im e r F ish e l Co., C leveland  378.00 
G. R. D ry  Goods Co., G ran d  R ap id s  99.50
H a r tm a n  T ru n k  Co., R ac in e  ...........  44.50
Ifo ffs ta d t & R obsin , Toledo ........... 102.50
B urd o n  B room  Co., K a lam azo o  . . . .  10.00
W ate rlo o  S k ir t  & G a rm en t Co.,

W a te r lo o  ...................................................  28.20
M ohaw k  O vera ll Co., D e tro it .............  20.00
E . S. S hyers  & Co., C h icago  ........... 30.46
B u sh  H a t  Co., C h icago  .......................... 57.00
F rem o n t S u sp en d er Co., F re m o n t . .  9.00

V a n w e rt O vera ll Co., V a n w e rt , O. 43.50 
K a lam azo o  C o rse t Co., K a lam azo o  61.00 
C hicago  G a rm e n t R ack  Co., C h icago  9.50
H am ilto n  O verall Co., C hicago ____  46.75
L ak e  S ide T rim m ed  H a t  Co.,

C hicago  .......................................................  26.50
G. R. P a p e r  Co., G ran d  R ap id s  . .  9.0u
S ta n d a rd  F a sh io n  Co., C h icago  . .  6.40
Len W . F e ig h n e r, N ash v ille  .............  21.70
A. C. B u x to n , N ash v ille  ...................... 15.00
B ak er, M arten s  & M arten s , N a sh 

ville  ..............................................................  13.08

$1,179.37
A ug. 22—In  th e  m a t te r  of E d w a rd  J. 

C arro ll, b a n k ru p t,  m e rc h a n t a t  M an ton , 
th e  in v e n to ry  a n d  re p o rt of a p p ra ise rs  
w as  filed, a n d  a n  o rd e r w as  e n te red  
a u th o riz in g  th e  tru s te e  to  sell th e  a sse ts .

T h e  fo llow ing a s s e ts  w ere  show n:
G roceries  ..............................................  $ 505.18
R u b b ers  ................................................. 56.53
D ry  goods an d  n o tions  ......................  1,242.50
Shoes ....................................................... 908.28
F u rn itu re  an d  fix tu re s  .................... 302.10

$3,014.59
On p e titio n  of c e r ta in  of h is  c re d ito rs  

G eorge D eW eerd , of H olland , w as  a d 
ju d g ed  b a n k ru p t an d  th e  m a t te r  re fe rred  
to  R eferee  W icks. An o rd e r w as  e n te red  
by  th e  re fe ree  d ire c tin g  th e  b a n k ru p t to  
file schedu les of h is  a s s e ts  an d  liab ilities  
on o r be fo re  Sept. 2. On rece ip t of such  
schedu les  th e  firs t m ee tin g  of c re d ito rs  
will be  called.

St. Joseph Referee.
St. Jo sep h , A ug. 19—In  th e  m a tte r  of 

th e  N a tio n a l G as I .ig h t Co., b a n k ru p t, 
of K alam azoo , th e  firs t m ee tin g  of c re d 
ito rs  w as held a t  K alam azoo . T h e  c u s 
tod ian . C h arle s  R. D ibble, u n d e r th e  o r 
d e rs  of th e  re ce iv e r and  upon p e titio n  
of th e  p e titio n in g  c red ito rs , w as  d irec ted  
a n d  a u th o rized  to  fill a ll o rd e rs  fo r p a r ts  
of lam p s from  th e  s to ck  of th e  b a n k ru p t. 
A tto rn e y  fo r th e  b a n k ru p t req u ested  th a t  
th e  ex am in a tio n  of th e  officers of th e  
b an k ru p t, th e  e lec tio n s  of a  tru s te e  and  
a p p o in tm e n t o f a p p ra ise rs  be postponed  
u n til th e  n e x t m ee ting , to  be  he ld  in tw o 
w eeks. S ev era l of th e  la rg e s t  c re d ito rs  
a lso  req u ested  a d jo u rn m e n t, w hereupon  
R eferee  B anyon  ad jo u rn ed  th e  m ee tin g  
u n til  Sept. 3, a t  K alam azoo .

A ug. 21—In  th e  m a tte r  of C h arle s  W . 
V an d erb ilt, b a n k ru p t, of K alam azoo , th e  
final m e e tin g  of c re d ito rs  w as  he ld  a t  
th e  re fe re e ’s office. A first, final and  
only  d iv idend  of 10 p e r  c en t, w as  d e 
c la red  on all c la im s th a t  had  b een  p roved 
an d  allow ed  to  da te . ’C red ito rs  h a v in g  
been d ire c te d  ->to show  c au se  w h y  a  
c e r tif ic a te  fav o rab le  to  th e  b a n k ru p t 's  
d isch a rg e  should  no t be  m ade  by  th e  
re fe re e  an d  no cau se  h a v in g  b een  show n, 
it w as  d e te rm in e d  th a t  th e  re fe re e  should  
m ak e  such  fav o rab le  certif ic a te . T h e  
tru s te e  w as a u th o rized  n o t to  in te rp o se  
o b jec tio n s  to  th e  b a n k ru p t’s d isch a rg e . 
F in a l m e e tin g  of c re d ito rs  ad jo u rn ed  
w ith o u t day .

Aug. 22—In  th e  m a tte r  of A dalbert A. 
W eleher, b a n k ru p t, of B errie n  S p rings, 
final m e e tin g  of c re d ito rs  w as  held  a t  
th e  re fe re e ’s office. A d m in is tra tio n  e x 
p en se s  to  th e  am o u n t of $281.12 w as a l 
lowed an d  o rde red  paid . A firs t, final 
a n d  only  d iv idend  of 3 77-100 p e r  cen t, 
w as  d ec lared  on a ll c la im s th a t  h ad  been  
p roved  an d  allow ed to  d a te . T h e  final 
re p o rt a n d  acco u n t of th e  t ru s te e  w as 
ap p ro v ed  and  allow ed an d  th e  tru s te e  o r 
dered  d isch a rg ed  upon filing h is  su p p le 
m e n ta l final rep o rt and  v o u ch ers  fo r  p a y 
m en ts . C red ito rs  h av in g  b een  d irec ted  
to  show  cau se  w h y  a  c e r tif ic a te  fav o rab le  
to  th e  b a n k ru p t’s d isch a rg e  sho idd  no t 
be  m ade  by  th e  re fe re e  a n d  no cau se  
h av in g  b een  show n it w a s  d e te rm in ed  
th a t  th e  re fe re e  shou ld  m ak e  su ch  fa v o r 
ab le  c e r tifica te . T h e  t ru s te e  w as  a u th o r 
ized n o t to  in te rp o se  o b jec tio n s  to  the  
b a n k ru p t’s d isch a rg e . F in a l m e e tin g  of 
c re d ito rs  a d jo u rn e d  w ith o u t day .

A ug. 25—In  th e  m a tte r  of P r ic ie  W . 
P e rry , b a n k ru p t, of K alam azoo , fo rm erly  
of E v a r t ,  th e  final m e e tin g  o f c re d ito rs  
w as  held an d  th e  t r u s te e ’s re p o rt an d  a c 
coun t, sh o w in g  to ta l  re c e ip ts  of $40 an d  
no d isb u rsem e n ts  w as  ap p ro v ed  a n d  a l 
low ed. A d m in is tra tio n  expenses  to  th e  
am o u n t of $36.34 w ere  ap p ro v ed  an d  o r 
de red  paid . T h e  b a lan ce  of $3.66, a s  no 
c la im s h ad  been filed o r  p roved  an d  a l 
low ed, w as  o rd e red  pa id  in to  co u rt. (Cred
ito rs  h a v in g  b een  d irec ted  to  show  cau se  
w h y  a  c e r tif ic a te  fav o rab le  to  th e  b a n k 
r u p t ’s d isch a rg e  shou ld  n o t be  m ade  by 
th e  re fe re e  an d  no cau se  h a v in g  been 
show n, it  w as  d e te rm in e d  th a t  th e  re f 
e re e  shou ld  m ak e  su ch  fav o rab le  c e r tif i
c a te . T h e  t ru s te e  w as a u th o rized  n o t to  
in te rp o se  o b jec tio n s  to  th e  b a n k ru p t’s 
d isch a rg e . F in a l m e e tin g  of c re d ito rs  
ad jo u rn e d  w ith o u t day .
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DETROIT DETONATIONS.

Cogent Criticisms From Michigan’s 
Metropolis.

D etro it, Aug. 25—W . J. B ig ler, of 
B a ltim o re , is v is itin g  fr ien d s  a n d  re la 
t iv e s ' i n , D e tro it. Bill, a s  he  is fa m ilia rly  
called  by  h o s ts  of fr ien d s , w as  fo rm erly  
a  re s id en t of D e tro it, le av in g  th e  em ploy 
of E dson , M oore & Co., to  ta k e  charge, 
of th e  n o tio n  d e p a r tm e n t fo r th e  B alti
m ore  B a rg a in  H ouse . F ro m  re p o rts  
e m a n a tin g  from  th e  c ity  of o y s ts r s  an d  
fro m  tra v e lin g  m en w ho go th e re  in 
q u e st of b u sin ess , B ill h a s  riot only m ade 
a  success, b u t h a s  m ade  a  “p h en o m en al"  
su cce ss  of h is  w ork . In  h is  one d e p a r t
m e n t a lone  th e  firm  does a  b u s in ess  of 
close to  tw o  m illion do lla rs . M r. B ig ler, 
w ho is a  P o n tia c  p ro d u c t, ha3 b u ilt  a  
re p u ta tio n  as  one of th e  g re a te s t  b uyers  
in  h is  line  in  th e  c o u n try  a n d  w ith a l 
h is  success, he  is ju s t  th e  sam e  old B ill 
a s  of yore.

G eorge M atth ew s , w ho  h a s  c h a rg e  of 
th e  h o s ie ry  d e p a r tm e n t from  B u rn h am , 
S toepel & Co., say s  th a t  a ll tra v e lin g  
m en  a r e  n o t lib e ra l. “ W h y ,” h e  says , 
“ som e o f th e m  a re  so d u rn  close th e y  
can  d r in k  a  cup  of coffee on a  cafe  
c a r  go ing  round  a  cu rv e  a n d  n e v er lose 
a  d ro p .”

G rea t, big, good n a tu re d  H . D. B ullen , 
th e  L a n s in g  co rre sp o n d en t of th e  T ra d e s 
m an , w as  a  D e tro it v is ito r  la s t  w eek. 
T h e  w r ite r  w as  honored  by  a  v is it from  
M r. B ullen  a n d  w e c an  now  u n d e rs tan d  
th e  w hy  an d  w h ere fo re  of h is  m an y  
fr ien d s . “ B ully  B u llen .”

U p to  th e  T h a w s  to  th a w  o u t ag a in .
In  o rd e r  to  show  off th e  T rav e rs e  C ity  

b a b y ’s p ic tu re  to  th e  b e s t a d v a n ta g e  
th e y  p laced  i t  in th e  D e tro it co lum ns la s t  
w eek. A n y th in g  connec ted  w ith  even  th e  
nam e  D e tro it is, indeed, w o rth  w hile.

B ill B osm an, th e  v e rs a ti le  sc r ib e  from  
G rand  R apids, re tu rn e d  fro m  a  fish ing  
tr ip  w ith o u t a  fish s to ry , s ay in g  he 
w ould leave  th a t  to  th e  w rite r  an d  
scr ib e  R ich te r . S tra n g e  co in c id en t th a t ,  
a s  R ic h te r a n d  o u rse lv es  did h av e  a n  
ex p erien ce  th re e  w eeks  ago. B lack b err ies  
a t  th a t  tim e  w e re  q u ite  p len tifu l a b o u t 
o u r cam p  a n d  occasiona lly  w e w ould  n o 
tice  t h a t  w hen  a  b e rry  d ropped  in th e  
c reek  a  t ro u t  w ould s n ap  i t  up . We 
th re w  m ore b e rr ie s  in th e  c re ek  w ith  
th e  sam e  re su lts . In  th e  m idd le  of th e  
s tre a m  w as a  la rg e  s to n e  a n d  a  hap p y  
th o u g h t flashed  th ro u g h  R ic h te r 's  b ra in . 
H e  p rocu red  th e  n e ce ssa ry  a r tic le s  a n d  
p roceeded  to  p a in t re a l lik en esse s  of 
b la c k b errie s  a ll over th e  s to n e. In  th e  
m o rn in g  w e ag a in  v is ite d  th e  sp o t an d  
found  a b o u t 100 b eau tifu l tro u t  floa ting  
a ro u n d  th e  spo t. T h e  t ro u t  s aw  th e  p ic 
tu re s  of th e  b e rr ie s  and , th in k in g  th e m  
th e  re a l th in g s , ju m p ed  o u t of th e  w a te r  
to  g e t them . N a tu ra lly  enough , th e y  
e ith e r  becam e  s tu n n ed  o r d a sh ed  th e ir  
b ra in s  ou t. W e do n o t a sk  you, d e a r  
re ad e r , to  ta k e  th e  w r i te r ’s  w ord  fo r  th is  
s to ry . A sk F red  R ich te r . H e  w ill v e rify  
it.

Al. W in d t, re s id en t of th e  c ity  of e ig lit- 
c en t fa re s  an d  no dow n to w n  public  
d r in k in g  fo u n ta in s , w as  hobnobbing  
am o n g  th e  h ap p y  a n d  p ro sp e ro u s  m e r
c h a n ts  of D e tro it la s t  w eek.

S'. Shear, th e  w id eaw ak e  d ry  goods 
m e rc h a n t, h as  rem odeled  h is  s to re  a t  
♦142 H a s tin g s  s tre e t .  B esides h a v in g  a  
rea l u p - to - th e -m in u te  s to re , he h a s  added  
new  lines to  h is  p re s e n t s tock .

J . W . H a rv ey , fo r a  g re a t  m an y  y ea rs  
a d e p a r tm e n t m a n a g e r  fo r  B u rn h am . 
S toepel & Co., a n d  possib ly  one of th e  
b e s t know n b u y ers  in  th is  sec tio n  of th e  
co u n try , w as a  D e tro it v is ito r  la s t  w eek. 
M r. H a rv e y  is now  a  re ta il  m e rch an t, 
h av in g  p u rch ased  th e  A dam  L ind  s to re  
a t  C adillac  som e tim e  ago.

F r a n k  M erecki, “ th e  li t t le  sa le sm an  
w ith  b ig  sa le s i” h a s  ju s t  re tu rn e d  from  a 
tw o  w eeks’ v aca tio n  w hich  he  sp en t a t  
h is  co tta g e  n e a r  G ross P o in te . F ra n k  
re p re s e n ts  A. K ro lik  & Co., in D e tro it 
an d  does a  good jo b  of re p re sen tin g , too.

I t 's  a  poo r sa le sm an  w ho ow es h is  ow n 
expense  acco u n t.

H e n ry  Jo rd a n ; th e  m ellow  voiced c ity  
sa le sm an  fo r B u rn h am . S toepel & Co., 
s ay s  th a t ,  a s  a  ru le , tra v e lin g  m en a re  
a  v e ry  (?) lib e ra l c la ss  of fellow s. In 
fa c t, m o s t of th e m  c a n ’t  even  keep  th e ir  
tem p e rs .

H ellup! c rie s  th e  U. C. T. B u lle tin , 
.which b rin g s  to  m ind th a t  w e w o u ld n 't 
sen d  fo r  a  p lu m b er to  tu n e  o u r piano.

O ne th in g  to  re ad  a  n e w sp a p e r  an d  
q u ite  a n o th e r  th in g  to  ru n  one. G rand  
R ap id s  C ouncil, 131, h a s  a lw ay s  com e 
to  th e  fro n t, how ever, an d  now  th a t  th e y  
a re  needed, will, undo u b ted ly , re spond  
a g a in  in a  s u b s ta n tia l  w ay.

T h e  Coon B ro th e rs  and  w ives, of L o w 
ell, w ere  in D e tro it la s t  w eek, com bin ing  
b u s in ess  w ith  p leasure-—w hich  is n o t a 
v e ry  difficu lt th in g  to  do in D e tro it.

M. A. Jo lly , w ho cond u cted  a  d ry  goods 
an d  fu rn ish in g  goods s to re  a t  907 O a k 
land , h a s  m oved in to  a  new  an d  m ore 
sp ac io u s  s to re  a t  2293 W oodw ard  av enue .

R e fe rr in g  to  th e  a p p a re n t je a lo u s  
re m a rk s  of o u r frien d . F red  R ich ter , in  
re g a rd  to  th e  le a rn in g  to  d r iv e  a  m ach ine  
in T ra v e rs e  C ity, w e h av e  th is  to  say : 
F red  w ould h av e  a h a rd  tim e  t ry in g  to  
le a rn  to  d riv e  a  c a r  a ro u n d  th e  co rn e rs . 
F red  h a s  d riv en  so m an y  of th e  old- 
fash io n ed  n o n -s te e r in g  c a r r ia g e s  in  th e  
p a s t few  y e a rs  i t  w ould  be h a rd  w ork  to  
te a ch  h im  th e  d ifference. P ro b ab ly  F red  
can  exp la in  to  u s how  he know s th e  
a u to  in q u estio n  is w ell b eh av ed ; a lso  
th a t  th e  d r iv e r  is v e rsa ti le . W e found  
o u t b ecau se  w e w ere  300 m iles from

hom e, b u t  F re d  liv es  in  T ra v e rs e . T he  
d riv e r, by  th e  w ay , is  a  h an d so m e  a n d  
lovely y o u n g  lady.

O th e r o u t-o f- to w n  m e rc h a n ts  to  v is it  
D e tro it la s t  w eek  w e re  Gen. C. R . H a w 
ley, B ay  c i ty ;  E . O. Spau ld ing , CarO; Al. 
B ailey , T ren to n ; A ug. Loeffler, W y a n 
d o tte ; H . C hurch , of C h u rch  & L in d a -  
b u ry , P o n tia c ; M. W . T a n n e r , S ag in aw ; 
M r. C ase, B rig h to n ; L. G rom bacher, of 
G ro m b ach er & M ajo r. G ran d  R ap ids.

M ebbe T om  F o llis  c an  te ll u s  w h e re  
w e can  g e t a  w o rd  to  o r  fro m  B ill 
P o h lm an , th e re b y  c la im in g  th e  20 cen ts  
rew a rd .

C harlie  L aw ren ce , th e  h u s tlin g  re p re 
s e n ta tiv e  fo r  C lausen , W ilson  & Co., of 
B uffalo, cam e  b a ck  to  tra m p  over h is  old 
s ta m p in g  g ro u n d s  la s t  w eek. C h arlie  is 
a  fo rm er D e tro it boy, b u t is  now  m ak in g  
h is  hom e in  M arsha ll, w h ich , if  D e tro it 
k eep s  up  i ts  p re s e n t g ro w th , w ill som e 
d ay  be annexed . C h arlie  is  a  young , b u t 
a  v e ry  successfu l sa le sm an , w ith  h o s ts  
of fr ien d s  am o n g  th e  boys a n d  th e  tra d e . 
H e  is a n  o p tim is t a n d  th e  v e ry  a i r  p e r 
v ad es  in  o p tim ism  w h e re v e r  he  ho lds 
fo r th —w hich , in a  m easu re , a cc o u n ts  fo r 
h is  su ccess  a s  sa le sm an .

H u n d re d s  of m e rc h a n ts  a n d  a  g re a t  
m an y  tra v e lin g  m en  a tte n d e d  th e  W in d 
so r ra c e s  la s t  w eek, w h ich  w ill, u n d o u b t
edly, call fo r a  rev is io n  of th e  w eek ly  
expense  acc o u n ts  of sa id  tra v e le rs .

H a r ry  R o b erts , re p re s e n tin g  th e  R egal 
M otor C a r  Co., is th e  p ro u d  p o ssesso r of 
a  b ra n d  new  b ab y  girl, w h ich  th e  s to rk  
e f t  a t  h is  hom e la s t  Sunday . T h e  b aby  

w eighed  in  a t  9 pounds an d , a s  is u su a lly  
th e  case , i t  is  one of th e  b e s t  ever. 
H a r ry  say s  th is  is a  g re a t  y e a r  fo r  g irls, 
w h ich  is a  su re  s ign  of peace. A s H a r ry  
h a s  n e v e r  been  b lessed  w ith  a n y  ch ild ren  
before , w e can  overlook th o se  rem ark s . 
H ow ever, w e know  th e re  is  no peace 
w h e re  th e re  a re  bab ies. B esides th e re  is 
th e  b e t te r  half.

A baoe  in  th e  hom e is w o rth  a  dozen 
in  a n  in s titu tio n .

Jo h n  J . J o rd a n , w ho is S ta te  a g e n t fo r 
th e  O tis  E le v a to r  Co. a n d  p ro b ab ly  one 
of th e  b e s t know n e le v a to r  sa le sm en  in 
th e  U n ited  S ta te s , s ay s  h e  w ould  like  to  
h av e  som eone d ro p  a  to n  of b r ic k  on h is  
toe, so he c an  ta k e  a  v aca tio n . J o rd a n , 
a s  is  th e  case  w ith  m o s t su cce ss fu l m en. 
is an  in d e fa tig ab le  w o rk e r a n d  seldom  
ta k e s  a  v aca tio n . L a s t  y e a r  som eone 
d ropped  so m eth in g  on h is  toe  w h ich  co m 
pelled h im  to  ta k e  a  tw o  w eek s’ v a c a 
tio n — m uch a g a in s t  h is  will. If  M r. J o r 
d an  rea lly  w a n ts  a n o th e r  v a ca tio n  s im ila r  
to  la s t  y e a r ’s, w e w ould su g g es t t h a t  he 
g e t a  b iscu it m ade  by  th e  w r ite r 's  w ife 
a n d  d ro p  i t  on h is  foot. T h e re  w ill be 
no d o u b t a b o u t h is  g e tt in g  a  v aca tio n  
th en .

J u d g in g  by  th e  g re a t  c row ds lined  
up  a ro u n d  th e  tic k e t office w indow s in 
th e  un ion  d ep o t a t  G ran d  R ap ids, th e  
tra v e lin g  m en a re  n o t ta k in g  a d v a n ta g e  
of th e  c ity  tic k e t office an d  b u y in g  th e ir  
t ic k e ts  on S a tu rd a y .

T h e re  is  no p lace lik e  hom e, w hich  
m akes  u s  w o n d er w hy  som e tra v e lin g  
m en cop off th e  long  d is ta n c e  jobs.

H a r ry  R uda, w ho co n d u cts  a  g e n e ra l 
d ry  goods s to re  a t  633 H a s tin g s  s tre e t , 
h a s  gone to  N ew  Y ork  on a  com bined  
bu s in ess  an d  p le a su re  trip .

C arl B rak em an , of th e  O tis  E le v a to r  
Co., h a s  ju s t  re tu rn e d  w ith  h is  w ife  and  
fam ily  from  a  tw o w eek s’ tr ip . C arl a t  
firs t in ten d ed  ta k in g  a  v aca tio n , b u t  
s p e n t th e  tim e  a t  h is  m o th e r- in - la w 's  
hom e in s tead .

T he  co m m itte e  in ch a rg e  of th e  huge  
b low out to  be g iven  by  D e tro it C ouncil, 
IT. C. T., No. 9, on Oct. 18, h a s  ap p o in ted  
a co m m itte e  to  look a f te r  th e  a d v e r tis in g  
p a r t  of th e  p ro g ram m e, i t  be ing  d esiro u s  
t h a t  everybody  sh a ll be  c o n s ta n tly  r e 
m inded of th e  b ig  doings, a s  w ell a s  re 
m inded of th e  fa c t  t h a t  each  m em b er is 
to  b rin g  in a t  le a s t one ap p lica tio n .

T he  le ss  som e fellow s know  th e  h a rd e r  
it is  to  te ll th em  an y th in g .

T h e y  s ay  th a t  it co s ts  m ore  to  live  
in D e tro it th a n  in m o s t c itie s , b u t th e y  
d o n 't  s ay  i t  is n ’t w o r th  it.

P o o r m en  a n d  th e ir  jo b s  a re  soon 
p a rte d .

N o th in g  sa id  a b o u t th e  u m p ire  a t  T r a v 
e rse  C ity  la s t w eek. Could i t  be th a t  
it w as  su p p re ssed ?

O r w as th e  u m p ire  a n d  h is  job  soon 
p a r te d ?

M ore w o rk  fo r th e  U. C. T. R ailro ad  
la v a to rie s  shou ld  be c lean ed  up.

C adillac  C ouncil, No. 143, m ee ts  S a tu r 
d ay  n ig h t, S ep t. 6. As th e y  h av e  a  la rg e  
lis t of a p p lic a tio n s  w a itin g  fo r in itia tio n , 
i t  is req u e ste d  th a t  a  fu ll a t te n d a n c e  
tu rn  out.

J u s t  like  th e y  do in  G rand  R ap id s  
C ouncil, No. 131!

W a lte r  arid J a m e s  T yre , of th e  T y re  
H a rd w a re  Co., G ran d  R iv e rs  av en u e , a c 
co m pan ied  by  G eorge T yre , m o to red  to  
G rand  R ap id s  la s t S a tu rd a y , w h ere  th e y  
w ill v is it w ith  fr ien d s  an d  re la tiv e s—u n 
til re q u e s te d  to  d esis t. T h e  t r ip  to  G rand  
R ap id s  w as  m ade  in  s ix  h o u rs—th a t  is, 
a cc e p tin g  W a l te r ’s  w ord  fo r  it.

J a m e s  M. G oldstein .

Bracing Breezes From Muskegon.
M uskegon , A ug. 25—O u r excuse  fo r  n o t 

b low ing  v e ry  m uch of la te  is th a t  w e 
h av e  been  q u ite  busy  t ry in g  to  m ake  
o u r d e a r  house  be lieve  w e w ere  s till 
w ith  th em .

Geo. D ixon, of W h ite h a ll , is now  
w e ar in g  th e  b u tto n . H e  seem s p roud  
o f i t  an d  so a re  we.

B e r t W alk es  c la im s he g o t te n  do l
la r s ’ w o rth  th e  firs t n ig h t. W e g av e

h im  th e  fu ll t r e a tm e n t  a n d  w e a re  g lad  
he w a s  satisfied , fo r  w e d id  n o t h av e  
a n y  m ore  to  g ive  him . H e  is  now  s in g 
ing , “ I  g o t m ine, boys. I  g o t m in e .”

Jo h n  T h o m as  S h arp e , of B ig  R ap ids, 
w ho  is  a  re c e n t ad d itio n  to  th e  sa le s  
fo rce  of th e  H u m e  G ro ce r Co., h a d  th e  
p lea su re—a n d  he  c la im s i t  re a lly  w as 
a  p lea su re—to  cross  th e  h o t s a n d s  to  
U. C. T . ism . H e  s a y s  th e  sa n d s  w ere  
sh a rp , b u t  a s  he is S h a rp e  h im se lf he 
did  n o t m ind  th a t  m uch. W e  d id  n o t 
a sk  G ran d  R ap id s  w h e th e r  w e could ta k e  
h im  o r  no t. I t ’s s ix  of one a n d  a  h a lf 
dozen of th e  o th e r, ju s t  f if ty -s ix  m iles 
each  w ay .

T h e  re c e n t h ig h  w in d s  w h ich  h av e  
fa n n e d  old L a k e  M ich igan  in to  fu ry , 
m ad e  i t  n e ce ssa ry  fo r  P e r r y ’s n a g  sh ip , 
th e  N ia g a ra , w h ich  w as  b e in g  tow ed  
dow n th e  lake, to  seek  s h e lte r  on th e  
peacefu l w a te r s  of M uskegon  h a rb o r. 
W h en  th e  peop le  of M uskegon  aw oke  
S a tu rd a y  m orn ing , th e re  la y  th e  sh ip  
w h ich  w on  th e  g re a t  v ic to ry  on  L ak e  
E r ie  in  1812. S he  floated  th e re  in  a ll 
h e r  m a je s ty  a n d  looked a s  p ro u d  a s  sh e  
p ro b ab ly  looked th e  d ay  sh e  firs t floated  
on L a k e  E rie , o v e r 100 y e a rs  ago. S a t 
u rd a y  a f te rn o o n  sh e  w as  tow ed  to  th e  
G. R. & I. dock  a n d  S u n d ay  th o u san d s  
of people av a iled  th e m se lv e s  of th e  op 
p o r tu n i ty  of in sp ec tin g  th e  old w a r  tim e  
relic . I t  m ade  th e  old feel y o u n g  a n d  
th e  y o u n g  feel good a s  th e ir  h e a r ts  
b u rn e d  w ith  p a tr io tis m , w h ile  th e y  s tood  
on th e  d eck  w h e re  P e r r y  s tood  w h en  
he w ro te  th e  im m o rta l m essage, “ W e 
h av e  m e t th e  e n em y  a n d  th e y  a re  o u rs— 
a  sh ip , tw o  b rig s , a  s ch o o n er a n d  a  
s loop .”

M uskegon  is soon to  h av e  a  new  
ho te l. W e h av e  n o t le a rn e d  a ll o f th e  
p a r tic u la rs  ye t. b u t th e  b u ild in g  is  n e a r ly  
fin ished  a n d  is  lo ca ted  opposite  th e  u n ion  
depo t. T h e  bu ild ing  is  b e in g  p u t up  by  
O tto  L o esch e r a n d  is  one* of th e  m ost 
b eau tifu l on W e s te rn  av en u e . I t  is th re e  
s to r ie s  h ig h , w ith  w h ite  tile  fro n t. I t  is 
a n  o rn a m e n t to  th e  c ity  an d  th e  ow ner 
is  to  be  com plim en ted  fo r  th e  s p ir i t  of 
p ro g ress iv en e ss  w h ich  h a s  p ro m p ted  h im  
to  m ak e  su ch  a  b e au tifu l ad d itio n  to  o u r 
c ity  a n d  w e hope  h e  m ay  g a in  g re a t  
p ro fit fro m  it.

M uskegon  C ouncil, No. 404, U . C. T ., 
he ld  i ts  re g u la r  m e e tin g  S a tu rd a y , 
A u g u st 16. W e believe th is  th e  b e s t  
m e e tin g  w e ev e r held , from  th e  s ta n d 
p o in t of in te r e s t  a n d  o th e rw ise . T hose  
of o u r m em b ers  w ho  w ere  n o t th e re  
p ro b ab ly  w ill n e v e r  know  how  m uch  
th e y  m issed . I t  su re ly  p a y s  to  be on 
h a n d  each  n ig h t a n d  th e n  you w ill see 
i t  all. T h e re  w ere  th re e  in itia tio n s  
w hich  m ak es  a  to ta l  m em b ersh ip  of 
fo r ty -n in e .

B ro th e r  R ay  A sh ley  h a s  ju s t  re tu rn e d  
from  an  ex ten d ed  b u s in e ss  t r ip  th ro u g h  
th e  U p p er P e n in s u la  in  th e  in te re s t  of 
th e  M uskegon  B oiler W orks . W e h ad  
q u ite  a  ta lk  w ith  h im , b u t h e  d id  n o t 
say  a  w ord  a b o u t see in g  a n y  clover.

J .  H . Lee.

Chirpings From the Crickets.
B a ttle  C reek , A ug. 25—T h e  H om e C om 

in g  an d  H om e P ro d u c ts  w eek, w h ich  
opened  he re  T u e sd ay  a n d  la s ted  th ro u g h  
S unday , w as  a  successfu l a ffa ir  a n d  a t 
ten d ed  by  th o u san d s  of v is ito rs  a n d  fu lly  
en jo y ed  by  all. F re e  a tt ra c t io n s  w ere  
on a ll s id es  a n d  of th e  h ig h e s t c lass. 
T h e  p a ra d e s  w ere  la rg e  an d  pulled  off 
daily . T h e  au to m o b ile  p a ra d e  b ro u g h t 
ou t m an y  sw ell a n d  b e au tifu lly  d e c o ra t
ed m ach ines. T he  b ig  d ay  of th e  ce le 
b ra tio n  w as T h u rsd ay , w h ich  w as know n 
a s  F r a te rn a l  D ay. All th e  p rin c ip a l lodges 
tu rn e d  o u t a n d  co m p e titiv e  d rills  w ere  
p u t on by  th e  un ifo rm  ra n k s  of th e  o r
ders . U n ifo rm ed  te a m s  w ere  h e re  from  
a ll over th e  S ta te . T h u rsd a y  w as th e  
b ig g est d ay  th e  local s t r e e t  c a r  lines 
ev e r had . T h e  K ellogg a n d  P o s ttn n  com 
p an ie s  k e p t open house  a ll th e  w eek  and 
th o u san d s  of people in sp ec ted  th e ir  f a ; -  
to ries . T h e  B a t t le  C reek  S a n ita r iu m  w as 
a  b ig  e n te r ta in e r .  A n en o rm o u s sea rch  
lig h t w as  p laced  on th e  h ig h e s t p o in t of 
th e  T a v e rn  A n n ex  a n d  eac h  n ig h t th re w  
its  p e n e t ra tin g  ra y s  in to  th e  h eav en s . 
Peop le  liv in g  tw e n ty  a n d  tw en ty -fiv e  
m iles a w ay  from  B a ttle  C reek  h ad  th e  
l ig h t th ro w n  in  th e i r  fa ces  w hile  s i t t in g  
on th e ir  p o rch es  a t  hom e. A co m m ittee  
of L a n s in g  b u s in ess  m en  s p e n t T h u rsd a y  
an d  p a r t  of F r id a y  here , g e tt in g  p o in te rs  
fo r  a  H o m e C om ing  L a n s in g  w ill h a v e  
sh o rtly . T h ey  w ere  dum bfounded  a t  o u r 
en o rm o u s crow ds, h ig h -c la s s  a tt ra c t io n s  
a n d  th e  p e rfe c t b e h av io r of th e  crow d 
on th e  s tre e ts .  T h e  local C ouncil p layed  
a sm all p a r t  in th e  a ffa irs  of la s t  w eek. 
T h e  P o s tu m  C e rea l Co. k in d ly  d o n a ted  
th e ir  la rg e  m o to r tru c k  an d  a  d r iv e r  S a t
u rd a y  n ig h t. W e fixed th e  tru c k  up  w ith  
IT. C. T. co lo rs a n d  em blem s and , w ith  
M rs. E d. S choom aker a t  th e  p ian o  a n d  
tw e n ty -fiv e  of th e  boys sea ted , w e w ere  
d riv en  th ro u g h  M ain  s t r e e t  s in g in g  p o p u 
la r  a ir s  an d  f e a tu r in g  B ro th e r  I re la n d ’s 
h i t  o f th e  w eek, “ B ack  T o  B a t tle  C reek  
T o w n .” H e rb e r t  s a n g  sev e ra l solos w h ich  
w ere  w ell received . W e p u t  up  a  good 
a p p ea ra n c e  w ith  o u r w h ite  tro u s e rs  an d  
o u r cou n se lo r caps. W e w e re  ap p lau d ed  
all a lo n g  th e  line. Q u ite  a  n u m b e r of 
v is itin g  b ro th e rs  g av e  u s  th e  h ig h  s ig n  
a s  w e w a n t up  a n d  dow n th e  s tre e t .  
B a t t le  C reek  is a s  live  a  c ity  fo r i ts  
s ize  a s  th e re  is in  a n y  s ta te  in  th e  U nion. 
She lia s  w ith in  h e r  b o rd e rs  som e re a l 
b oosters . T he  H om e C om ing  w eek  show ed  
th e m  up. I w ish  w e ..a d  one h u n d red  
such  m en a s  C. W . P o s t, W . K . K ellogg, 
D r. J .  H . K ellogg  an d  T . H . B u tch e r . 
T h ese  m en  h av e  a n d  h ad  ab le  a s s is ta n ts  
a t  th e ir  re sp ec tiv e  p laces  an d  th e  m a s te r

m in d s  could  be seen  b y th e  w a y  th in g s  
developed. E v e ry  m an , w o m an  a n d  ch ild  
shou ld  b e  p ro u d  to  live  in  a  c ity  like 
B a t t le  C reek . W e  of 253 a re  doubly  p ro u d  
b ecau se  w e  n o t on ly  live  h e re , b u t we 
belong  to  th e  liv lie s t C ouncil of th e  U n it
ed  C om m erc ial T ra v e le rs  of A m erica  
th e re  is  in  th e  S ta te  of M ich igan  a n d  w e 
can  a n d  w ill p ro v e  i t  b y  g ro w th , good 
c h e e r  a n d  loya lty .

W ilb u r  B u rn s , of 131, w as  In o u r c ity  
T h u rsd a y . A sk  h im  a b o u t th e  d e co ra 
tio n s , c row ds a n d  good sco u ts . B ro th e r  
B u rn s  w a s  in  c o m p an y  of B ro th e r  C has. 
L aw le r a n d  w a s  h a v in g  a  h a rd  tim e  to  
g e t  a  w o rd  in  edgew ays. T h a t  m a n  L a w 
le r  is  som e e n te r ta in e r .  G lad  to  hav e  
seen  you, B ro th e r  B u rn s , a n d  hope you 
can  v is i t  o u r C ouncil som e tim e  .in th e  
fu tu re .

W m . M errifield , a  p a r tn e r  of C laude 
L aw ren ce , in  th e  liv e ry  b u s in e ss  a t  T e - 
k o n sh a , w as  b u ried  la s t  W ed n esd ay . M r. 
M errifie ld  w as  k n o w n  to  a  h o s t of t r a v 
e le rs  a n d  h is  h ap p y  sm ile  a n d  gen ia l 
h a il w ill be  m issed  by  a ll w ho knew  him .

R ead  th e  T rad e sm a n . G uy P fan d e r .

News Items From the Soo.
S a u lt S te : M arie , A ug. 25— O ne of th e  

w o rs t s to rm s  of th e  sea so n  v is ite d  th e  
Srio la s t  T h u rsd a y . W h ile  i t  la s te d  le ss  
th a n  an  hou r, th e  d a m ag e  w a s  te rrific . 
T he  N ew  O n ta rio  dock, on th e  C an ad ian  
s ide, lo s t an  e n tire  d e rr ic k  w h ich  w as 
used  fo r coaling  b o a ts  a n d  a ll th a t  r e 
m a in ed  w as  th e  tw is te d  w ire s  in  a  m ass  
o f ju n k . I t  w as  one of th e  fines t 
equ ipped  co a lin g  d ocas  a lo n g  th e  riv e r. 
O ver $50,000 d am ag e  w as  su sta in ed .

T h e  lau n ch  ow ned  by  S. Jo h n so n , D ol
la r  S e ttle m e n t, w a s  sw am p ed , a n d  B. 
M cD ougal a n d  E d . R o u th ie r  ju m p ed  from  
th e  lau n ch  ex p ec tin g  to  sw im  to  shore . 
M r. R o u th ie r  re ach ed  th e  sh o re  in  an  
e x h au s te d  cond ition , b u t M r. M cD ougal 
w as drow ned .

T h e  Soo is h a v in g  a  tim e  w ith  th e  
m o v ing  p ic tu re  show s th a t  a re  e n d ea v o r
in g  to  open up  on  S unday . T h is  is  th e  
second  tim e  th a t  a n  a t te m p t  h a s  been  
m ad e  by th e  p ro p r ie to rs  of th e  th e a te r s  
to  open on S u nday . A w eek  ag o  th e  
c ity  a u th o r it ie s  h ad  officers s ta t io n e d  a t  
th e  d iffe ren t doo rs  to  see  t h a t  th e y  w ere  
n o t d o ing  b u siness , b u t la s t  S u n d ay  th e y  
succeeded  in  g iv in g  tw o  e n te r ta in m e n ts  
each . T h e re  is m u c a  in d ig n a tio n  cau sed  
th ro u g h o u t th e  c ity , a s  h e re to fo re  no 
show  w as allow ed  to  o p e ra te  on Sunday , 
an d  co n sid e rab le  in te re s t  is  ta k e n  in  th e  
m a t te r  a s  to  w h e th e r  o r n o t th e  S u n d ay  
p e rfo rm an c e s  w ill co n tin u e . T h e  show  
people  w ere  o ffering  th e  p roceeds  of th e  
show s on S u n d ay  to  th e  B e th e l H om e 
h e re , b u t  th e  m a n a g e r  of th e  hom e did 
n o t d e s ire  to  a cc e p t su ch  funds , th e r e 
fo re  th e  m a n a g e rs  of th e  th e a te r s  a re  
g o ing  to  d o n a te  th e  fu n d s  to  a n o th e r  
b en ev o len t in s titu tio n .

W m . S hobbrook  ag ed  69, f a th e r  of 
M rs. E . E . B ooth , w ho  fo rm erly  co n 
d u c ted  a  g ro c e ry  s to re  h e re , w as  t r a m 
pled upon  by  a  ru n a w a y  h o rse  la s t  W ed 
n esd ay , w h ile  try in g  to  h itc h  a  te a m  of 
h o rses. M r. Shobbrook  w a s  co n sid e rab ly  
b ru ise d  a n d  one leg  b roken . H e  w as  
ta k e n  to  th e  h o sp ita l, b u t on acc o u n t of 
h is  ad v an c e d  ag e  an d  co m p lica tio n s  s e t 
tin g  in. he  d ied  w ith in  th i r ty  h o u rs  a f te r  
h e  w as  in ju red .

Geo. B ailey , th e  jo v ia l m a n a g e r  of th e  
shoe  d e p a r tm e n t of P re n z la u e r ’s B ros. 
C om pany  h e re , a n d  fa m ily  h av e  re tu rn e d  
to  th e  c ity  from  th e ir  su m m e r hom e on 
S’u g a r  Is lan d , w h ere  th e y  s p e n t a  la rg e  
p a r t  of th e  su m m er. T h ey  h a v e  re n te d  
th e  c o tta g e  to  W . Jo h n so n , w ho w ill 
re m a in  on th e  Is la n d  fo r  th e  re m a in d e r  
of th e  season .

T h e re  a re  n u m ero u s  new  c o tta g e s  b e in g  
b u ilt th is  y e a r  on S u g a r  Is land , w hich  
is g e tt in g  to  be q u ite  a  p o p u la r s u m m e r 
re so rt.

M r. K n ig h t, of D e tro it, h a s  accep ted  
a  po sitio n  w ith  th e  C ornw ell B eef Co., 
ta k in g  th e  p lace  of M r. W m . R ow an , 
w ho  res igned .

T h e  R osedale  c re am ery  h a s  p u rc h a se d  
a  tw o  to n  a u to  to  c a r ry  i ts  p ro d u c t 
to  th e  Soo. I t  is a  g re a t  he lp  in  m ak in g  
de live rie s . W . G. T a p e r t.

A Dirty House.
A fly a n d  a  flea,

A m o sq u ito  an d  a  louse,
All lived  to g e th e r

In  a  v e ry  d ir ty  house.
T h e  louse s p re ad  th e  ag u e .

T h e  ’sk e e te r  s p re ad  th e  chills, 
A nd th e y  a ll  w o rk ed  to g e th e r  

F o r  u n d e r ta k e r ’s  bills.

T h e  fly sp re ad  typho id ,
A nd th e  flea sp re ad  ty p h u s , too, 

A nd  th e  people in  th e  house  
W ere  a  m ig h ty  d ir ty  crew . 

A long Came a  m an  
A nd he  c leaned  up  th e  house, 

H e  screen ed  o u t th e  ’s k e e te r  
A nd s w a tte d  th e  louse;

T h e  fly a n d  th e  flea 
H e  sm ack ed  on th e  w all,

A nd now  th e  people  in  th e  house 
A re  n e v e r  s ick  a t  all.

Dandelion Vegetable Butter Color
A perfectly Pure Vegetable Butter 

Color and one that complies with the 
pure food laws of every State and of 
the United States.

Manufactured by W ells & Richardson Co. 
Burlington, Vt.



Augrust 27, 1913 M I C H  I , G A N  T R A D E S M A N 3

Here’s Your Opportunity
* T T A V I N G  decided to discontinue our entire jobbing department to

^  enable us to give our entire attention to the PU BLISH IN G  
branch of the business, we shall close out our entire $50,000 stock at 
a sacrifice.

I Holiday Goods
Comprising such popular goods as Grained W hite Ivory, Ivoroid, 
Ebony, Quadruple Plate and W ood Novelties from all the leading 
manufacturers, both foreign and domestic.

Leather goods of every description.

Books
Books from such leading publishers as Hurst & Co., Bobbs, 

Merrill Co., M. A. Donohue, A. L. Burt & Co., etc.

All the above are this year’s production and therefore bang up 
new  fresh goods at money saving prices. Dolls of every variety, 
Toys, Games, etc.

This also includes our entire staple lines, Blank Books, Memoran
dum Tablets, Envelopes, Inks, Stationery and School Supplies, W rap
ping Paper, Sacks, Twine, and thousands of other things too numerous 
to mention. Sale starts September 2. Samples and stock now ready 
for your inspection. Remember nothing reserved.

Mr. Dealer, here is your opportunity of adding a neat sum to your 
year’s dividend. Remember the date, September 2.

Ample salesmen to give you prompt attention.

G R A N D  R A P ID S  S T A T I O N E R Y  C O .
42-44 FULTON STREET

N o Goods Sold at Retail

Staple Goods

Grand Rapids, Mich.
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Movements of Merchants.
Greenville—Leslie Perks succeeds 

David Cooper in the meat business.
Detroit—The Central Drug Co. has 

decreased its capital stock from $200,- 
000 to $50,000.

Manistee—John Yeski has opened 
a cigar and confectionery store at 719 
Kosciusko street.

Saline—Frank L. Webber, recently 
of Nashville, has engaged in the jew
elry business here.

Detroit—The L. H. Cheeseman Co. 
has changed its name to the Detroit 
Building Paper Co.

H art—Carl Peterson has opened i 
clothing and men’s furnishing goods 
store in the Noret block.

Levering—H. H. Bennett, recently 
of Nashville, has engaged in the gro
cery' and meat business here.

Saginaw—The Garber-Buick Co., 
conducting a garage, has changed its 
name to the Garber-Collins-Buick Co.

Reading—C. H. Hartwell , of H ar t
well & Doig, hardware dealers, died 
at his home Aug. 15, aged 80 years.

Jackson—The Wilson Packing Co , 
pickier and preserver, has increased 
its capital stock from $30,000 to $75,- 
000.

Suttons Bay—Joseph Crocker has 
sold his stock of meats to Rufli & 
Sons who will consolidate it with 
their own.

Plymouth—The J. D. McLaren Co., 
dealer in grain and produce, has in
creased its capital stock from $100,- 
000 to $140,000.

Plainwell—Reuben Honeysett has 
sold his stock of meats to E. Martin 
who will continue the business at 
the same location.

Grand Haven—The G. Vandeo 
Bosch Co. is closing out its stock of 
dryr goods and carpets and will je- 
tire from business.

Kalamazoo—Arthur Tiffany has 
opened a feed and produce store at 
the corner of Portage street and 
Washington avenue.

Thompsonville—D. N. Cornell has 
purchased the George Kerrey meat 
stock and will continue the business, 
taking possession Sept. 1.

Saginaw—The Booth & Boyd Lum
ber Co. is erect’ng a two-story' build
ing 60x250 feet for the storage of 
lumber and mill products.

Kalamazoo—William Maxwell has 
purchased the stock of the Ferguson 
Grocery Co. and will continue the 
business under his own name.

Whitehall—H. L. Bettis has pur
chased the R. C. Merrick cigar and 
confectionery stock and will cont:nue 
the business at the same location.

Jackson—Frank J. Finch has sold 
his interest in the Central City Lum
ber Co. to Frank H. Mather and will

devote his entire time to the hard
ware business of Finch, Rowley & 
Bower.

Muskegon—B. F. Gilroy has „old 
his confectionery stock and restaur
ant to A. Poirier, recently of Ludir.g- 
ton, who will take possession about 
Sept. 1.

Sand Lake—Guy G. Wilson has 
traded his farm for the F. E. Shat- 
tuck store building and stock of gen
eral merchandise and will continue 
the business.

Detroit—The First Timber Hold
ings Co. has been organized with an 
authorized capital stock of $70,000, of 
which $35,000 has been subscribed and 
paid in in cash.

Marshall—The Marshall Elevator 
Co. has been organized with an au
thorized capital stock of $10,000, 
which has been subscribed and $7 500 
paid in in cash.

Jessie—Luman Yarger, recently of 
Grand Rapids, has purchased the D. 
M. Putnam store building and will 
occupy it with a stock of general mer
chandise about Sept. 1.

Three Oaks—The Bank of Three 
Oaks has been merged into a State 
bank under the style of the First 
State Bank of Three Oaks, with an 
authorized capital stock of $20,000.

Union City—Van J. Tears and J. 
R. Sutherland have formed a copart
nership under the style of J. R. Suth
erland & Co. and will open a clothing 
and men’s furnishing store here Sept. 
1.

Mt. Pleasant—F. H. Whitehead and 
William Barz have formed a copart
nership under the style of Whitehead 
& Barz and will engage in the hard
ware business in the Barber block 
Sept. 1.

Eaton Rapids—Mrs. Fenner has 
sold her interest in the Beeden & 
Fenner millinery stock to Mrs. F. 
W. Mendell and the business will be 
continued under the style of Beeden 
& Mendell.

Owosso—Rundell Brothers have 
taken over the business of Swift & 
Company, the Chicago packers, and 
will act as their representatives in 
Shiawassee.

Hancock—A new company has been 
organized under the style of The 
Superior Leather Co., with an author
ized capitalization of $1,000, of which 
$500 has been subscribed and $250 
paid in in cash.

Saginaw—Vincent Kindler. the vet
eran sporting goods dealer of this 
city', will receive $100 from the Ca
nadian government for services in 
the Fenian war. Recently the Do- 
minon government decided to present 
each survivor with $100. But seven 
are known to be alive.

Battle Creek—M. C. McCarthy has 
purchased the interest of his partner, 
P. W. Pratley, in the bakery and con
fectionery stock of McCarthy & P ra t
ley and will continue the business un
der his own name.

Jackson—Clarence Meyfarth and 
Harry M. Johnson have formed a co
partnership under the style of Mey
farth & Johnson and will open a men’s 
furnishing goods store at 164 W est 
Main street Sept. 1.

Eaton Rapids—C. M. Hunt, of C. 
M. H unt & Son, dealers in agricultur
al implements, has been elected gen
eral manager of the Island City Pick
le Co. to fill the vacancy made by the 
death of George P. Honeywell.

Bagnall—L. B. Bellaire, who was 
engaged in the grocery business at 
Cadillac twenty-five years, has form
ed a copartnership with his son-in- 
law, D. J. Lagoe, and the two will 
engage in general trade here about 
Oct. 1. They will occupy a new 
building now being constructed for 
the purpose, 24x60 feet in dimensions. 
They will handle dry goods, shoes, 
groceries, crockery and hardware.

Manufacturing Matters.
Detroit—The Grant Motor Co. has 

increased its capital stock from $165,- 
000 to $200,000.

Lansing—The F. C. Clark Co., has 
changed its name to the Kalamazoo 
Motor Truck Co. and moved its prin
cipal office to Kalamazoo.

Holly—The Patterson Manufactur
ing Co., manufacturer of wagons and 
implements, has increased its capital 
stock from $50,000 to $75,000.

Ypsilanti—The Ypsilanti Carpet 
Renovating & Fluff Rug Co. has en
gaged in business with an authorized 
capitalization of $3,500, which has 
been subscribed and $2,460 paid in in 
property.

Detroit—The Martz-Oakman Cigar 
Co. has been incorporated with an 
authorized capital stock of $10,000, 
which has been subscribed and $1,000 
paid in in cash.

Bay City—The Dafoe motor boat 
plant recently burned, entailing a loss 
of $25,000, half insured. One finished 
boat and four under construction were 
destroyed in the blaze.

Hamtramck — T h e  Progressive 
Forge Co. has engaged in business 
with an authorized capital stock of 
$100,000, which has been subscribed 
and $10,000 paid in in cash.

Detroit—The Princess Cyclecar Co. 
has been incorporated with an au
thorized capital stock of $200,000, of 
which $100,000 has been subscribed, 
$100 being paid in in cash and $99,- 
900 in property.

Detroit—The Masse Industrial Co., 
manufacturers of chemists’ specialties 
has been incorporated under the same 
style with an authorized capital stock 
of $2,500, of which $2,000 has been 
subscribed, $1,000 being paid in in 
cash and $1,000 in property.

Detroit—The Dikeman, Gant Manu
facturing Co. has been organized to 
carry on a general machine shop busi
ness, including the buying, selling 
and owning of patents, with an au
thorized capital stock of $10,000, of 
which $5,000 has been subscribed and 
paid in in property.

Detroit—Martin J. Singer has ob
tained an injunction against the 
Bakers’ and Confectioners’ Workers 
International Union of America, to 
prevent members of the union from 
picketing his place and interfering 
with his business and men. He says 
that he conducts a bakery at Elm
wood and Farnsworth avenues and 
that he had at work for him one union 
workman and six non-union men. He 
says that August 15 a demand was 
made upon him that he unionize his 
shop and sign a new scale. Upon his 
refusal, he asserts the union placed 
ten pickets about the place, tnrew 
bricks through the windows, intimi
dated his employes and threatened 
to kill him and maim the members 
of his family—in other words em
ployed the usual union tactics to force 
him to discharge an honest workman 
who refuses to ally himself with a 
gang of murderers on account of re
ligious scruples.

What Some Michigan Cities are 
Doing.

W rit te n  fo r th e  T rad e sm a n .
The National Cement Stave and 

Silo Co. is the title of a new manu
facturing industry at Cassopolis.

The City Council of Lansing has 
appropriated $1,000 toward meeting 
expenses of home coming week, Sept. 
1 to 6, in that city.

Plants of the Flanders Manufac
turing Co., at Pontiac and Chelsea, 
will be disposed of at receiver’s sale 
Sept. 8 and 9.

The Michigan Railroad Commis
sion will meet in Detroit Sept. 2 to 
conduct a hearing on the question of 
compelling the Grand Trunk Railroad 
to separate grades between Jefferson 
and .Holbrook avenues. The Com
mission has never before participated 
in grade separation matters in De
troit.

Detroit will entertain good roads 
people from all parts of the country 
during the week opening Sept 29, the 
occasion being the annual American 
Roads Congress.

Business men of H art will hold a 
harvest festival at the fair grounds 
Aug. 27.

Completion of the Marshall Butters'  
lumber mill, also the opening of the 
highway connecting Skanee and 
L’Anse, will be recognized at L ’Anse 
Aug. 30 by a celebration under the 
auspices of the Business Men’s As
sociation.

Real estate men of Benton Harbor 
have organized to boost that city and 
the fruit farms of Berrien county.

Almond Griffen.

King Hotel to Be Reclaimed.
L eroy , A ug. 25—M rs. S o p h ia  S m ith  h a s  

d isposed  of th e  M ead  H o te l a n d  s u r 
ro u n d in g  lo ts ; th e  B eck m an  s to re  .u ild - 
ing , th e  H in k le y  fa rm  a n d  200 a c re s  of 
w ild  la n d  and , in r e tu rn , becam e p o sse s
sed  o f th e  H o te l K in g  b lock  in  R eed  C ity. 
M rs. S m ith  w ill ta k e  possess ion  of h e r 
new ly  acq u ire d  p ro p e r ty  on O c to b er 1, 
w h en  sh e  w ill p e rso n a lly  co n d u ct th e  
K in g  H o te l. Of p le a s in g  p e rso n a li ty  M rs. 
S m ith  h a s  th e  ab ility  to  su ccessfu lly  con 
d u c t a  ho te l. H e r  ex p erien ce  o f s ix  
y e a rs  in  th e  M ead H o te l h a s  d em o n 
s tr a te d  th is  fa c t. E v e ry th in g  is  k e p t 
fa u ltle s s ly  c lean  a n d  th e  p a tro n s  a re  
m ade  to  feel co m fo rtab le . T h e  tra v e lin g  
pub lic  a re  u n an im o u s  in  th e i r  p ra is e  of 
th is  lad y  a n d  h e r  e n te r ta in in g  ab ility . 
M rs. S m ith  is  a  w o m an  of ex ce llen t b u s i
n e ss  c a p a c ity  a n d  h a s  b een  u n u su a lly  
successfu l. She re a liz e s  fu lly  th e  w a n ts  
of th e  pub lic  a n d  th e  p a tro n s  of th e  
K in g  H o te l w ill fee l h o n o red  b y  h e r  
p resen ce  a s  th e  new  la n d la d y  a f te r  O c to 
b e r 1.
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The Grocery Market.
Sugar—All of the refiners but one 

advanced the quotations 10 points 
Tuesday, placing granulated on the 
basis of 4.80 f. o. b. New York. Beets 
will not move until the middle of Oc
tober and in the interim cane sugar 
will have the field to itself. The beet 
crop promises to be large, though the 
drouth in some sections may cut into 
the yield. The tariff will not be a 
factor until next year, thanks to the 
clause deferring the new duty until 
1914.

Coffee—The demand for Rio and 
Santos coffee is fair, there being a 
speculation here and there but not 
much. Fine roasting Santos is in 
good demand at prices that are rela
tively steadier than the list. Mild 
coffees are unchanged for the week 
and in fair demand. Interior Java 
is very scarce, but may not advance 
because prices are already high. 
Mocha unchanged and quiet.

Canned Fruits—Apples are firm and 
prices are above the normal level. 
The demand is light. California can
ned goods show a here-and-there de
mand, at unchanged prices. Small 
staple canned goods are unchanged 
and quiet.

Canned Vegetables—Corn is looking 
up a little and the demand shows 
some improvement. Prices are un
changed. Peas, both spot and future 
show no change for the week. T o 
matoes are about unchanged from a 
week ago, with a light demand. The 
weather of the past has not been fav
orable for growing tomatoes. The 
outlook for string beans is strong; the 
pack looks light.

Canned Fish—There is a big pack 
of Sockeye and prices will likely be 
low. The demand for spot salmon is 
fair. Domestic sardines are firm by 
reason of scarcity, and quarter oils 
cannot be bought alone for much 
less than $2.45 f. o. b. in a large 
way, although as usual there is consid
erable uncertainty about prices. Im 
ported sardines are still scarce and 
high, the run of fish being reported 
very light.

Dried Fruits—Raisins are unchang
ed. The new California combination 
has sold no fancy seeded at the new 
price named last week—6J^c per 
pound f. o. b. in a large way coast. 
This price is much above prevailing 
spot prices, and the price which cer
tain other packers have named. Sul
tanas are about 25 per cent, short of 
last year’s pack, and it is reported 
that the combination, which held the 
bulk of the stock, has sold out, which 
gets the entire supply, practically, into 
second hands unusually early in the 
season. Currants are unchanged and

quiet. Prunes are unchanged in price 
and show quiet demand. Peaches 
and apricots, both spot and future, 
unchanged at ruling prices.

Cheese—The hot and dr yweather 
in the cheese producing sections has 
curtailed the production considerably, 
and with an active consumptive de
mand the market is healthy. If there 
is any change it would likely be a 
slight advance.

Cranberries—The crop is late this 
year, and it will not be until about the 
second week in September that ship
ments will arrive in the Grand Rapids 
market. The crop is estimated at 
about the same as last year and prices 
will be about the same. First ship
ments will some from New Jersey, 
and these will be followed by W is
consin berries which are very prolific 
this year.

Syrups and Molasses—Corn syrup 
is strong at the advance chronicled 
last week. All told, glucose has ad
vanced 25 points since it started. 
Sugar syrup and molasses have ruled 
unchanged and dull during the week.

Salt Fish—Cod,, hake and haddock 
are scarce, the catch being short,  and 
prices are firm. Mackerel show no 
change during the week. Everybody 
is waiting to see if Congress will, as 
it threatens, reduce the duty $2 per 
barrel. There is very little new mack
erel offering from Norway and prices 
seem to be above American buyers’ 
ideas.

N ot in Accord with President W il
son.

Kalamazoo, Aug. 25—I confess to 
a strong liking for the editorial page 
of the Michigan Tradesman, prin
cipally because one does not have to 
speculate as to what you mean. You 
use the most vigorous English it has 
ever been my pleasure to read and 
your arguments are so clear and con
vincing and your conclusions are so 
sweeping that I usually find myself 
in accord with you on most questions. 
W hat has bothered me, however, is 
to determine your political leaning. 
You whack both of the great parties 
with equal force and appear to take 
as much delight in hamstringing one 
as the other. When you hammer the 
Republican party ’ over some sin of 
commission or omission, I am happy, 
because I am a Democrat and like 
to see the foibles and fallacies of the 
opposition held up to public execra
tion. When, on the other hand, you 
denounce some shortcoming of my 
own party, I usually have to agree 
with you, because a little reflection 
invariably convinces me that you are 
right. I am naturally gratified to see 
how anxious you are that President 
Wilson be given a fair show, especial

ly since he has disappointed so many 
of us by truckling to unionism, thus 
reversing the teachings of his entire 
career. How you can refrain from 
condemning his changed attitude on 
this subject, considering the contempt 
you have for union abuses and the 
despicable methods of unionism gen
erally is more than I can understand. 
I believe in holding up the hands of 
our chief executive. I did this in Mr. 
Taft’s case, because I felt that he re
ceived more criticism than he deserv
ed; but certainly President Wilson 
is making more mistakes than Mr. 
Taft ever did and is likely to meet 
the same fate President Taft received 
at the hands of the American people. 
I liked Mr. Taf’ts position on the sub
ject of organized labor better than I 
do Mr. Wil son’s position, because he 
was consistent all the way through, 
whereas Mr. Wilson denounced the 
abuses of union labor in very strong 
terms before he became President, but 
since he became our Chief Executive 
he has gone out of his way to cater to 
organized lgbor in every way possible 
and is not only reversing his own 
record but stultifying himself, in my 
mind, by taking the stand he has.

Regular Reader.

Fall Style Show in Grand Rapids.
The Grand Rapids dealers in wear

ing apparel will repeat their spring 
experience in having their openings 
for the fall on the same dates. The 
dry goods merchants, the milliners, 
the dealers in ready-to-wear apparel, 
the furriers and the department stores, 
all catering to the feminine trade, 
will be in on the movement, and so 
will the clothiers, the haberdashers 
and the hatters, handling men’s ap
parels, and the boot and shoe dealers, 
both for men and women. I t  will 
apply to all alike and all will put on 
their fall decorations, put out their 
fall goods and invite the shopping 
public to come and see and enjoy at 
the same time. The dates chosen for 
the opening are September 8, 9 and 
10, the week following the fair. The 
event will be widely advertised and 
if the spring success, as well as the 
spring experiment, is repeated there 
will be many visitors from out of 
town as well as the home trade in the 
crowds which will surge through the 
shopping districts. The spring open
ing brought many visitors to town and 
the many new lines displayed proved 
a strong attraction for them. The 
Grand Rapids merchants have found 
that to unite in opening dates is a 
good plan. To have all the openings 
at the same time makes a bigger and 
stronger show than any one of them 
could offer going it alone. The plan 
is a crowd drawer. I t  is helpful to 
trade. The suggestion might well be 
made to the merchants in the smaller 
towns that they, too, unite in having 
their openings simultaneously. If 
the plan is a success here there is no 
reason why it should not be equally 
successful elsewhere.

Chas. S. Withey, the merchandise 
broker, is still camping on the East
ern shore of Lake Superior. H e is 
accompanied by John Duffy, James 
Duffy and John T. Byrne.

The Produce Market.
A pples—D uchess, R ed A s tra c h a n s  an d  

M aiden  B lush  co m m an d  75c p e r  bu ., an d  
$2@2.25 p e r  bbl.

B lack b e rr ie s—$1@1.25 p e r  16 q t. c ra te .
B u tte r—T op g ra d e s  a re  v e ry  firm  a t  an  

a d v an ce  o f y2c  p e r  pound  d u rin g  th e  
w eek. T h e  p e rc en tag e  of fa n cy  g ra d e s  
is lig h t ow ing  to  th e  e x tre m e  h e a t. B u t
te r  is in  good co n su m p tiv e  dem an d  an d  
th e  m a rk e t is firm  on th e  p re sen t basis . 
F a n c y  c re am ery  com m ands 29& @ 3o4c 
in  tu b s  a n d  30%@31%c in c a r to n s . L ocal 
d e a le rs  p ay  22c fo r N o .* l d a iry  a n d  19c 
fo r p a ck in g  stock .

C abbage—75c p e r  bu. fo r  hom e grow n.
C a rro ts— 25c p e r doz. bunches.
C elery—H om e g row n , 17c p e r  bunch.

100 ° C° anUtS— ‘75 p e r  sac k  co n ta in in g
C ucum bers—25c p e r  doz. fo r  hom e 

grow n.
E g g s—T h e  d em an d  is good. L ocal 

d ea le rs  p a y  19c loss off.
E g g  P la n t—$1.75 p e r  box of hom e 

grow n.
G reen  O nions—25c p e r  dozen fo r  la rg e  

an d  20c fo r sm all.
G reen  P e p p e rs—$1.50 p e r  bu.
H oney—20c p e r  lb. fo r w h ite  clover, 

a n d  18c fo r  d a rk .
L em o n s—V erdellis  $6 p e r  box.
L e ttu c e —H o m e g row n  head . $1 p e r b u .; 

hom e g ro w n  leaf, 75c p e r  bu.
M usk M elons—H om e g row n  O sage co m 

m an d  $1@1.50 p e r  doz. c ra te , a cco rd in g  
to  s ize  a n d  q u a lity . .

O nions—$2 p e r  70 lb . sac k  of hom e 
grow n.

O ran g es—$5.25 fo r  V alencias.
P e a s—$1.75 p e r  bu. fo r T elephone.
P a rs le y —30c p e r  dozen.
P each es—H om e g row n  E ib e r ta s  fe tch  

$2@2.25 p e r  b u .; o th e r  yellow  v a rie tie s  
com m and  $1.25@1.75.

P o ta to e s—50@60c p e r  bu. fo r hom e 
grow n.

P o u ltry —L ocal d e a le rs  p ay  13@ 14c fo r 
b ro ile rs ; ll@ 12c fo r  fow ls: 6c fo r  old 
ro o s te rs ; 8c fo r geese ; 10c fo r  d u ck s; 12c 
fo r tu rk e y s . T h ese  p ric e s  a re  liv e -w e ig h t.

R ad ish es—10c p e r  dozen.
S p inach—65c p e r  bu.
S w eet P o ta to e s—V irg in ia  s to ck  is now  

in m ark e t, c o m m an d in g  $1.25 p e r  bu . and  
$3.50 p e r  bbl.

T o m ato es—$1 p e r  % bu. b ask e t.
V eal—B u y ers  p a y  6@13c, a cco rd in g  to  

:ua lity .
W a te rm e lo n s— $2.75 p e r  bbl. fo r In d i

an a .
W h o rtle b e rr ie s—$2.25 p e r  16 q t. c ra te .

Compulsory Arbitration Moonshine.
C adillac, A ug. 25—I w ish  to  com m end, 

a s  s tro n g ly  a s  I know  how, th e  e d i
to r ia l in  th e  M ich igan  T rad e sm a n  of la s t 
w eek  on th e  su  , je c t  of com pu lso ry  
a rb itra tio n .

To m y m ind  th is  covers  th e  s itu a tio n  
exac tly . I hav e  no  d o u b t th a t  a t  th e  
n e x t session  of th e  L e g is la tu re  som e one 
will u n d e rta k e  to  in tro d u ce  a  bill p ro 
v id in g  fo r com pu lso ry  a rb itr a tio n  an d  it  
seem s to  m e w e shou ld  a ll p re p a re  fo r 
it. W h en  a  m an  p u ts  a  gu n  up  to  y o u r 
h ead  an d  th re a te n s  to  b low  o u t y o u r 
b ra in s  u n less  you g ive  h im  y o u r m oney, 
it  seem s no  tim e  to  ta lk  of a r b i t r a t in g  
th e  q uestion  w ith  h im , fo r he  h a s  n o th 
in g  to  a rb ir ta te .  H e  h a s  a b so lu te ly  n o th 
in g  to  Jose a n d  ru n s  a ch an ce  o f g a in in g  
so m eth in g , w hile  you can  n o t possib ly  do 
o th e r  th a n  lose. I t  seem s to  m e i t  is  
h igh  tim e  th a t  th e  r ig h t  th in k in g  people, 
and  espec ia lly  th e  p re s s  of th e  co u n try , 
g o t b u sy  on th is  q u estio n . T h e re  Is only  
one o u t of a  h u n d re d  m en  in  po litic s  
w ho h a s  n e rv e  enough  to  do th e  r ig h t 
th in g . P a tr io t .

Mauchmar Bros., formerly engaged 
in general trade at Wayland, later at 
Dimondale and still later in the shoe 
business at Edmore, recently sold 
their shoe stock to P. L. Feyreisen, 
of Chicago, for $760. The claims of 
the creditors aggregate about $2,000 
and they did not relish the idea of 
seeing the stock disposed of in viola
tion of the sales-in-bulk law. The 
Grand Rapids Shoe & Rubber Co. a t
tached the cash consideration and, as 
a result, the creditors will receive 
about 33 per cent, of their claims from 
the funds thus recovered. Two reme
dies are still open to them—they can 
proceed against the Mauchmars crim
inally and also sue Feyreisen for tak
ing the stock over without first com
plying with the provisions of the sale- 
in-bulk law.

When you have a proposition that 
needs twenty-four hours’ considera
tion, give it twenty-four hours, but 
don’t lose the opportunity by stretch
ing that twenty-four to twenty-five.

mailto:2@2.25
mailto:1@1.25
mailto:1@1.50
mailto:2@2.25
mailto:1.25@1.75
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The State banks seem to be getting 
away from the Nationals some of 
their up-state bank deposits. The 
corresponding statement with that 
made as of August 8 last, three years 
ago, dated Sept. 1, 1910, showed the 
National banks with a total of $3,- 
528 402.66 due to banks deposits and 
the State banks then carried a total 

•of $385,124.61. The statement now 
gives the Nationals $2,875,477, while 
the State banks carry $731,393.10. Ac
cording to these figures the Nation
als have lost nearly $700,000 in the 
up-state accounts and the States have 
gained $345,000. This is not merely 
an accidental coincidence. A com
parison of the recurring statements 
for the last three years show's that the 
tendency with the States has been 
steadily to the higher level? while 
the Nationals has been to fade or 
at best barely hold their own. The 
State banks that have made the larg
est gains are the Kent State and the 
Grand Rapids Savings, but the Com
mercial seems to have had excellent 
success in getting outside accounts, 
and so has the Peoples. Why this 
tendency should appear is not ex
plained, but perhaps the State banks 
in the last two or three years have 
gone after this business more ag-: 
gressively.

If we go back ten years it wfill be 
seen how’ Grand Rapids has grown 
as a money center. In the statement 
of Sept. 9, 1903, the National banks— 
and the city had five of them then— 
had a total of $1,490,818.99 and the 
five State banks had ’$100,440.79, a to
tal of $1,591,259.78. The total now 
is $3,606,870.10, or more than double. 
In those days the old State Bank un
der the administration of Dianietl 
McCoy was the only State bank that 
had an outside account of any amount- 
Its statement showed $73,396.60 and 
the other depositories were the Com
mercial with $25,083.79 and the Kent 
with $1,961.11. In those days the 
State banks did not think the depos
its of the up-state banks wrere worth 
the trouble and actually discouraged 
them. It seems to be different now.

The Michigan Trust Company has 
been spending about $100,000 in en
larging and refurnishing its offices 
and putting in the new vaults, and 
apparently has “written off’’ the item 
as an incidental expense. The com
pany’s furniture and fixture account is 
scheduled at $1. The company has 
been able to do this and still not 
make any inroads upon its surplus and 
undivided profits account. Two years 
ago its surplus and profits were $479,- 
570.57, and now they are $613,648.42,

a gain of something more than $159,- 
000, even with this extraordinary ex
penditure taken out.

President James R. Wylie, of the 
Grand Rapids National City, has been 
confined to his home for two months 
by an illness that seems to be slow in 
yielding to treatment.

Henry Idema of the Kent State, is 
expected home early next wreek from 
his three months’ automobile trip in 
Europe with his wife and Mr. and 
Mrs. G. Von Platten. Wm. C. Shep
pard, of the Mutual Home and Sav
ings Association has returned from a 
two months’ trip abroad with his wife 
and son. Robert D. Graham, of the 
Commercial, has gone to Kansas City 
to attend a conference of the Agri
cultural Section of the American 
Bankers Association as one of the 
delegates from Michigan. Dudley E, 
Waters, of the Grand Rapids Nation
al City, is in Northern Michigan to 
escape the hay fever.

Financial conditions in the local 
market are easier. The cash and cash 
items show a total of 20.71 per cent., 
as compared with the total deposits, 
and this compares with 20.37 per
cent. in June, 19.6 per cent, in April 
and 20.23 per cent, in February. This 
is the best showing of ready money 
that the banks have made this year. 
The easier conditions are further in
dicated by the fact that some of the 
banks are buying commercial paper. 
The disposition in financial circles is 
still toward conservatism, however. 
Legitimate enterprises within reason
able limitations are not deterred, but 
speculative ventures are not looked 
upon with favor.

The Traverse City State Bank is a 
booster of the district in which it

A Word of Advice
Fundamental Business Conditions are 

sound.
Prices of good securities are on rock bot

tom, but they will not s tay  there.
I t  would be wise to take advantage of 

the opportunity and buy NOW.

The 6 %  Preferred Stock of the

American
Public Utilities Co.

w ill yield 8%
Send for Earning Statements and Maps.

Kelsey, Brewer & Co.
Bankers, Engineers and Operators 

M ich .T rust Bldg. G rand R apids, Mich.

F ourth N  ational Bank
Savings

Deposits

Par Cent 
Interest Paid 

on
Savings
Deposits

Compounded
Semi-Annually

Wm. H. A nderson,
P re s id e n t

Jo h n  W . B lodgett,
V ice  P re s id e n t

L. Z. C aukin.
C a sh ie r

J . C. Bishop,
A ss is ta n t  C a sh ie r

United
States
Depositary

Commercial
Deposits

~3kT
Per Cent 

Interest Paid 
on

Certificates of 
Deposit 

Left
One Year

Capital Stock 
and Surplus

$580,000

The
Old N ational Bank

GRAND RAPIDS, MICH.

Our Savings Certificates of Deposit form an 
exceedingly convenient and safe method of invest
ing your surplus. They are readily negotiable, being 
transferable by endorsement and earn interest at the 
rate of % if left a year.

GRAND RAPIDS 
NATIONAL CITY BANK

Resources $8,500,000

Our active connections with large 
banks in financial centers and ex
tensive b a n k i n g  acquaintance 
throughout Western Michigan, en
able us to offer exceptional banking 
service to

Merchants, Treasurers, Trustees, 
Administrators and Individuals

who desire the best returns in in
terest consistent with safety, avail
ability and strict confidence.

CORRESPONDENCE PROMPTLY REPLIED TO
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does business, and for that matter are 
all the other Traverse City banks, as 
well as most of the other banks in 
the North country. The Traverse 
City State, however, seems to have 
gone one step further in its boosting 
game than the others. I t  has retain
ed the services of Leon J. Baker as 
industrial agent and Mr. Baker’s spec
ial mission is to let the world know 
all about the resources of the Grand 
Traverse region, to furnish informa
tion and to encourage settlers and 
farmers and to help develop the coun
try, it resources and its industries. 
The Bank does not seek to gain a 
direct benefit from the work that is 
done, but is satisfied with its share 
of the increased prosperity which is 
coming to the district. Its good work 
comes about as near to real patriot
ism as anything could be and that it 
is being done without the blowing of 
loud trumpets is commendable modes
ty.

One of the biggest dividend payers 
among the cuntry’s industries is the 
Eastman Kodak Co., of Rochester. 
Its regular dividend on its common 
stock is 10 per cent, and nearly every 
quarter it hands out an extra in ad
dition to the regular. In the last ten 
years these extras have ranged from 
20 to 30 per cent. The kodak is not 
one of the necessaries of life like 
kerosene, but it seems to have won 
its way to the great American heart. 
Go almost anywhere and the ko
dak photographer is in evidence. 
He and she will be found in the parks, 
on every excursion train, every pleas
ure trip and every picnic. Nearly 
everybody “shoots,” and as the E a s t 
man Company manufactures the films 
as well as the camera, every “shoot” 
adds to its income. The kodak, as 
stated, is not a necessity of life, but 
it seems to have infinite possibilities 
in affording intelligent amusement 
and the people are dearly fond of 
being amused and are willing to pay 
liberally for what pleases them.

The stock markets have been tak
ing a brace the last week or two. 
Stocks are still well below the aver
ages that obtained during periods of 
prosperous activity. This applies 
equally to the listed stocks and the 
unlisted, to railroads, industrials and 
utilities alike, and may be accepted as 
a good sign that the financiers of the 
East are letting their feet thaw out. 
They are finding that they were more 
scared than hurt by the new Demo
cratic administration and the special 
session of Congress, and it is possible, 
when fall business fairly opens, that 
something like the old conditions will 
return. Wall street is not the big 
factor it used to be in the business of 
the country and yet it is a large in
fluence and when Wall street takes a 
brace the rest of the country will feel 
more cheerful.

George B. Caldwell, President of 
the Investment Bankers Association 
of America, commenting on current 
activities of the organization, says 
that the officers and members of the 
organization are of one accord in 
complying with the Wisconsin “Blue

M I C H I G A N  T R A D E S M A N

Sky” law recently passed. Little op
position seems to hold against the 
Ohio law, which went into effect on 
August 8. A number of members 
have qualified under the act. The 
Michigan and Iowa laws have been 
opposed by the body from the start, 
and the Association is friendly toward 
the suit commenced in Michigan last 
Thursday to test the constitutionality 
of that act. Similar test of the Iowa 
law is planned in the interest of legiti
mate investment dealers. “Our atti
tude toward the various laws,” said 
Mr. Caldwell, “is in strict conform
ance with the original action of our 
board of governors. At one of our 
early sessions we passed a resolution 
recommending that all members act 
together in the matters of compliance 
with state requirements and oppose 
the blue sky laws only where our gen
eral counsel advised they were clear
ly unconstitutional or impossible of 
enforcement.”

Q uotations on Local S tock s and Bonds.
Bid. A sked.

Am. Gas & E lec. Co., Com.
Am. G as & E lec. Co., Pfd.
Am. L igh t & Trac. Co., Com.
Am. L igh t & Trac. Co., Pfd.
Am. P ublic U tilitie s , Com.
Am . P ublic U tilitie s , Pfd.
C ities Service Co., Com.
C ities Service Co., Pfd.
C itizens’ Telephone  
C om m ercial S av in gs Bank  
Com w ’th Pr. Ry. & L t., Com.
C om w’th  Pr. Ry. & L t., Pfd.
E lec. Bond D eposit, Pfd.
Fourth N ation al Bank  
Furniture C ity B rew in g  Co.
Globe K n ittin g  W orks, Com.
Globe K n ittin g  W orks, Pfd.
G. R. B rew ing Co.
G. R. N ation al C ity Bank  
G. R. S av in gs B ank  
K ent S ta te  Bank  
Lincoln Gas & E lec. Co.
M acey Co.. Com.
M acey Com pany, Pfd.
M ichigan Sugar Co., Com.
M ichigan S ta te  T ele. Co., Pfd.
N ation al Grocer Co., Pfd.
Old N ation al Bank  
Pacific Gas & E lec. Co., Com.
P eoples S av in gs Bank  
T en nessee Ry. L t. & Pr., Com.
T en n essee R y. L t. & Pr., Pfd.
U tilit ie s  Im provem ’t Co., Com .46 
U tilitie s  Im provem ’t Co., Pfd. 69 
U nited  L ight & R y., Com.
U n ited  L ight & R y., 1st Pfd.
U nited  L igh t & R y., 2nd Pfd.

(old)
U nited  L igh t & R y., 2nd Pfd.

(n ew )
Bonds.

C hattanooga Gas Co. 1927
C itizens Tele. Co., 6s 1921
Com. P ow er Ry. & L t. Co. 6s 
F lin t Gas Co. 1924
G. R. E dison  Co. 1916
G. R. Gas L igh t Co. 191S
G. R. R ailw ay  Co.
K alam azoo Gas Co. 1920
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76 78
45 47

350 355
104 106

50 53
72% 73
73 75
72 75
80 83

215
57% 58%
78% 80
65 75

212
59 61

125 135
95 99

125 150
178 186
225
260 264
28 32

200
95 97
30 36
90 95
85 88

205 207
40 42

250
u 15 17

70 72
. .46 49
. 69 71

75% 77
. 74% 76

74 75%

68 70

95 97
101 101%

96
97%
97%

98% 100
99 100

100 101
»5 100

A special sale without special 
prices will attract about as many peo
ple as a window display with news
papers spread over all the goods.

INVEST YOUR MONEY 
IN STOCK OF

The
National Automatic 

Music Company
42-50 Market A ve. N . W . 

Grand Rapids, Mich.
C. F. Sw eet, President 

J. D . Farr, Sec'y-Treas.

Monthly dividends never 
less than 1%

SEND FOR LITERATURE

The Compensation of an Executor 
or Administrator is Fixed by Law

The services of this company, through its skilled, competent 
and experienced officers, costs no more than the services of one 
without experience or familiarity in the handling of estates.

ItRand RapidsTrustHompany
OFFICERS AND DIRECTORS.

W illiam  E. E llio tt, P resident. Robert D. Graham, Vice P resident.
Adolph H . B randt, Treasurer. Lee M. H utchins, Vice P resident.
H ugh E. W ilson, Secretary. Joseph H . Brewer, Vice P resident.
Melville R . Biss ell. J r .  Joseph S. H art.
H arold C. Cornelius. A lexander W . Hompe.

Charles R . Sligh.
MONEY TO LOAN ON IMPROVED REAL ESTATE.

NO CHARGE FOR EXAMINING TITLE. NO BONUS.

123 Ottawa A ve. N . W . (Just N orth o f Monroe A ve.) Both Phones 4391.

Michigan Trust Go.
Resources $2,000,000.00.

OFFICERS.
Lewis H. Withey, President.

Willard Barnhart, Vice President.
Henry Idema, Second Vice President.

F. A. Gorham, Third Vice President.
George Hefferan, Secretary.

Claude Hamilton, Assistant Secretary.

Willard Barnhart. 
Darwin D. Cody.
E. Golden Filer, 

Filer City, Mich.
Wm. H. Gay.
F. A. Gorham. 
Thomas Hefferan. 
Thomas Hume,

Muskegon, Mich.

DIRECTORS. 
Henry Idema. 
Wm. Judson. 
James D. Lacey, 

Chicago. 
Edward Lowe. 
W. W. Mitchell, 

Cadillac, Mich. 
R. E. Olds, 

Lansing, Mich.

J. Boyd Pantlind. 
William Savidge, 

Spring Lake, Mich. 
Wm. Alden Smith. 
Dudley E. Waters. 
T. Stewart White. 
Lewis H. Withey. 
James R. Wylie.

3% Every Six Months
Is what we pay at our office on the Bonds we sell.

$100.00 BONDS--6% A YEAR

50 per cent, of all widows in this country are compelled to work
WILL YOURS?

For an average cost of 30 cents a day we will guarantee to keep y o u r  widow 
from being compelled to earn her living.

The Preferred Life Insurance Company of America, Grand Rapids, Mich.

Ask for our Coupon Certificates of Deposit
Assets Over Three and One-half 

Million

J ^tAND^APlPS^AVlNGS^ ANK^

Kent State Bank
Main Office Fountain St.

Facing Monroe
Grand Rapids, Mich.

Capital - $500,000
Surplus and Profits - $300,000

Deposits
7 Million Dollars

p erC en t;

Paid on Certificates

You can transact your banking business 
w ith  us easily by mail. Write us about it 
i f  interested.

m Per Cent 
Safety 
Salability

These desirable features are 
combined in an investment 
in the First Preferred Stock

United
Light & Railways 

Company
We should be pleased to 
send you statement of the 
earnings of the Company, 
showing the steady and 
substantial growth of its 
business.

Howe, Corrigan & Company
Investm ents

Mich. Trust Bldg. Grand Rapids, Mich.
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DESMAN
(U nlike a n y  o th e r  p ap e r .)

D E V O T E D  TO T H E  B E S T  IN T E R E S T S  
O F B U S IN E S S  M EN .

Published Weekly by 
TRADESMAN COMPANY, 

Grand Rapids, Mich.
Subscription Price.

O ne d o lla r p e r y ear, if pa id  s tr ic t ly  in 
ad v an c e ; tw o do lla rs  if n o t pa id  in  a d 
vance.

F iv e  d o lla rs  fo r  s ix  y ea rs , p ay ab le  in 
adv an ce .

C an ad ian  su b sc rip tio n s, $2.04 p e r y ear, 
p ay ab le  in v a riab ly  in  advance .

Sam ple  copies 5 cen ts  each .
E x t r a  copies of c u rre n t issues , 5 c en ts ; 

is su es  a  m on th  o r m ore old, 10 cen ts ; 
is su e s  a y e a r  o r m ore old, 25 cen ts.
E n te red  a t  th e  G ran d  R ap id s  Postoffice 

as  Second C lass M atte r .
E. A. ST O W E , E d ito r.
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BIGGER AND BETTER.
Preparations are well advanced for 

the West Michigan State Fair, and 
by the opening day, next Monday, 
everything will be in readiness. This 
will be the first fair under the ad
ministration of President Joseph H. 
Brewer, and far more interest than 
usual is taken in what the show will 
be. Under the old administration of 
Anderson, Conger and Graham, the 
fair made splendid progress from 
what was little better than a county 
display to an exposition that was cred
itable to the city and to the State. 
Under the old administration Com
stock Park emerged from a mud hole 
condition to a place the city had rea
son to be proud of. Under the old 
administration, however, the fair was 
essentially a farmer institution, ap
pealing especially to the agricultural 
elements and almost totally neg
lecting the interests, the likes and the 
dislikes of the populous city at its 
very door. The policy of the new ad
ministration is to uphold the farmer 
interest as strongly as ever, and even 
more so, and at the same time to put 
on a show that will appeal to the 
city people as well. President Brew
er and those whom he has called 
around him as aides have been work
ing along these lines. They have 
brought new ideas into play, develop
ed new interests and without neglect
ing old friends will endeavor to win 
new friends and patrons. Preliminary 
to the fair many improvements have 
been made. The new re-inforced con
crete grand stand, with a seating 
capacity of 3,500 and which cost about 
$40.000, will extend its welcome to 
the visitors. The old buildings have 
been put in repair and the horse and 
cattle sheds have been disinfected and 
whitewashed. New and sanitary toil
et rooms—something the fair never 
had before—have been established. 
The grounds have been re-arranged 
and made more attractive. The en
tries show that âs a fair the event 
this year will be of greater interest 
than ever. The fruit exhibit may be 
somewhat short because the fair 
comes two weeks earlier than usual, 
but the live stock and poultry display 
will be larger than ever, the display 
of agricultural implements will be the 
best the State has ever seen, the 
educational exhibit will be along new’

and better lines and the main hall, 
which in recent years has been almost 
deserted, will be full to overflow.

The most striking new feature at 
the fair this year will be the evening 
entertainments. The main hall and 
the grounds have been wired and city 
people will be able to attend without 
losing time from store, office or fac
tory. The entertainment arranged for 
the evenings is such that the farmers 
and out-of-town visitors will want to 
attend as well as the city people. The 
leading feature of the evening en
tertainment will be the Pain Fire
works, giving the Battle in the Clouds, 
a manificent spectacular that has had 
a great run in New York this season. 
This will be only one of the evening 
entertainments to draw people to 
Comstock Park next week.

A varied programme of entertain
ment has been arranged for the day
light crowds during the week. There 
will be horse races, vaudeville stunts 
band music and other features which 
fair goers love. In arranging the 
programme the same scrupulous care 
exercised by the old administration in 
maintaining high moral standards of 
the fair has been observed. No gamb
ling games of any kind will be toler
ated, no liquor will be sold on the 
ground and anything of an immoral 
nature will be barred. Under the new 
administration, as under the old, the 
fair wall be one that the boys and 
girls may attend with every assurance 
that they wall be safe.

The fair under the new administra
tion is deserving of the cordial support 
of Grand Rapids and of Western 
Michigan. I t  will represent a distinct 
advance toward a larger and better 
fair and its success this year will 
ensure a continuance of the policy of 
enterprise and progress which the 
new administration represents.

W HY TH ESE HANDICAPS?
Northern Michigan has a delightful 

summer climate. It has beautiful 
water ways, forests that are pleasing 
to eyes unaccustomed to such, charm
ing scenery and breezes that are al
most always cooling. It has all the 
essentials to a great and popular re
sort and tourist section, except the 
disposition to give those who pass 
that way the worth of their money, 
either in service or accommodation. 
Many of the summer visitors are na
turally transients and it would be 
supposed that those interested in the 
growth and development of the re
sort and tourist industry would co
operate in some degree in making 
passing through easy and agreeable 
to the strangers who may lack the 
time to linger. But there is no co
operation of any kind. The tourist at 
Petoskey can obtain no accurate in
formation as to what may be going 
on at any of the other resorts. I t  is 
impossible to learn at Mackinac what 
boats run into Petoskey or when. 
Traverse City has no information as 
to what connections can be made by 
train or boat out of any of the other 
places along the shore. Charlevoix is 
equally an oasis of ignorance—self 
centered, self satisfied, but awfully 
trying to the tourist who has but 
limited time and wants to cover as

many points of interest as possible. 
If the Northern towns which depend 
so largely on the summer traffic for 
their prosperity had any sense, each 
one of them would have a well-equip
ped information bureau, conducted 
not in the interest of any one railroad, 
steamboat line or hotel, but impartial
ly, and at which everything that a 
tourist wants to know can be learn
ed.

Another thing that the North 
should develop is the growing 
of such supplies as tourists and 
cottagers want. Some of the finest 
fruit in the world grows in Northern 
Michigan and the raspberries, black 
berries and huckleberries grow wild. 
Yet if the summer resident wants 
fruit at the Northern stores the stock 
offered is of the poorest quality and 
often it is stock imported from the 
Grand Rapids commission houses. 
Think of bananas being served for 
breakfast in a country that is abound
ing in fresh fruit growing wild within 
walking distance of the hotel or 
boarding house. The North needs 
truck gardeners to cater to the cot
tager and there would be money in it 
for the resort managers if they would 
encourage the development of such 
an interest.

Tourists like to buy little souvenirs 
of the excursions they take, and cat
ering to this trade has been found 
profitable. This trade in the North, 
however, seems to have fallen into 
the hands of the Syrians, Greeks and 
Italians, and they are after immediate 
returns rather than interested in the 
development of a home industry. The 
bazaars all through the North are 
full of cheap jewelry, Japanese bas
ketry, Filipino and Japanese em
broidery, California wares and other 
trash that bears not the slightest re
lation to Michigan and which will be 
found in the windows of all resorts, 
in Florida, in California, on the A t
lantic coast, at Niagara Falls and 
nearly everywhere else that is a cen
ter of popular travel. Things that are 
characteristically Northern Michigan, 
either in material or workmanship, 
can hardly be found. If the North 
were true to its own interest effort 
would be made to develop new lines 
of handicraft which would appeal to 
the tourists. The region is rich in 
woods, in barks, furs, grasses, flow
ers, ferns and other materials and it 
would not be difficult to develop a 
home industry that would bring many 
thousands of dollars into Northern 
Michigan every year. Such Indian 
wares as are offered are of the old 
stereotyped forms, neither artistic nor 
attractive but in other parts of the coun
try it has been found possible to teach 
the Indians how to produce better 
wares and there is no reason why 
Northern Michigan should not do the 
same if only somebody would take an 
interest in it.

The same shortsighted policy is 
pursued by the railroads catering to 
the Northern trade. Instead of en
couraging Michigan people to go 
North by giving them ample railway 
accommodations, prospective reso r t
ers meet with rebuff at every turn- 
All of the fast North bound trains out 
of Grand Rapids, for instance, are

made up of sleepers exclusively, with 
no accommodations whatever for 
coach passengers. Any resident of 
Grand Rapids who wants to take a 
fast train to the North is forced to 
take his chances on securing chair 
car accommodations in the regular 
sleepers and when he undertakes +o 
buy a ticket for the fast trains he is  
treated with insult and abuse by the 
flippant clerks who have long dis
graced the ticket office at the union 
station. Thousands of Grand Rapids 
people would patronize the resorts 
at regular intervals if they were given 
any kind of decent treatment by 
Northbound railroads.

The whole situation may be sum
med up in a nutshell—the people who 
have to do with the resort business 
have their eyes glued so firmly on 
the silver dollar in front of them that 
they fail to discern the moon of gold 
beyond.

TH E COUNTY FAIR.
The old fashioned county fair is in 

many places returning, and it is well 
that it is so. The return to the in
terest in farm life fosters the move
ment. The increased cost of living 
leads us to be glad when any com
munity can make a praiseworthy 
showing and the problem of how to 
live more economically is closely link
ed with the one of how to make two 
blades of grass grow where only one 
grew before; how to grow bigger and 
more solid heads of cabbage and 
more crisp celery. It can be done. 
There are constantly coming more 
efficient methods in everything. It 
is to our advantage to foster every 
movement leading up to them.

If the fair is to be held in your 
own town, get ready for it. The 
event is bound to bring visitors. Ad
vertise in the local papers for them. 
Get your own goods ready to allure 
them. Offer every inducement to 
them to come and bring their best 
products. Prove that it will be to 
their advantage in every way to help 
boom the community. Specialize, ;f 
you will, upon some certain line of 
goods which you feel needs bringing 
up to a higher mark. If you handle 
dairy products and feel the deficiency 
in quality, offer an individual prize 
for the best roll of butter, and having 
secured something of proper quality, 
try to make such arrangement with 
the producer that you will yourself 
have butter in future.

Note who brings in the best bushel 
of apples or pears and make him a 
good offer for his products. Strive 
to lead the farmer to realize that the 
fair is his advertising field. Do not 
forget to make it your own. Even 
a very small booth, artistically a r 
ranged and with the utility point of 
view in plain sight, will surely make 
friends for you. I t  is the novel com
bination—the unusual—which attracts 
at such a place. Motion counts for 
much. An array of sewing machines 
makes very little impression upon the 
crowd until the operator proves what 
they will do. Exercise your own per
sonality by making it a part of the 
exhibit.

There are no to-morrows on the 
calendar of the man who does things.
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The Window Dresser of Yesterday 
and To-day.

W rit te n  fo r  th e  T rad e sm a n .
Any person who has ever been in 

Detroit could not fail to have been 
attracted to the beautiful windows of 
the Newcomb, Endicott Co., leading 
dry goods merchants in that city. The 
windows are trimmed with the g rea t
est of care and with the desire to 
bring out the artistic side of their 
goods. I t  was with a great deal of 
interest and pleasure that a Trades
man correspondent called on Oscar 
Klausner, the head trimmer of this 
leading dry goods store, and secured 
some pointers in the art of window 
dressing that should be helpful to 
retail merchants; no matter in what 
line. Mr. Klausner is an authority 
on window dressing, having been con
nected for several years with R. H. 
Macy & Co., of New York City, and 
leading retail stores in Paris, Berlin 
and Vienna.

Mr. Klausner says: The window 
dresser of “yesterday” was an in
genious individual whose acme of am
bition and ability was to reproduce 
the Brooklyn Bridge through the 
medium of spools of sewing cotton 
or to build a mechanical windmill 
with handkerchiefs or hosiery. At 
his best, he was mistaken about the 
designation of the show window and 
used—or better said—misused the 
show window as a stock room.

We all saw that funny fellow on 
the stage who succeeded in playing 
the violin on a broomstick and we 
all laughed. But that sounding 
broomstick would only create laugh
ter and no merchant of musical in
struments in full possession of his 
mental faculties would ever dream of 
displaying broomsticks in order to 
create a demand for his violins and to 
increase the sales.

Brooklyn Bridge and handkerchiefs. 
This was still yesterday.

The window dresser of "to-day” is 
an artist, whose metier is not only to 
awaken admiration and desire of pos
session: to create a demand; to in
volve harmonious beauty and simplici
ty from a multitude of materials, but 
he is also a teacher and educator in 
the fullest sense of the word. He 
moderates, or tries to moderate the 
extravagant rules of H er  Capricious 
Highness, “Madame Mode.” He ad
vocates luxuries simplicity and re
fined use of the indispensable acces
sories of stylish attire.

The possibilities of a window dress
er are as varied as the individuality 
of the store and man. However, to 
be successful he must possess the 
native gift of color sense, originality 
and a thorough knowledge of mer
chandise, a knowledge which no other 
school will give as the hard school of 
long years of practical experience. It 
is also necessary for him to know 
period and styles of the period.

The desire to be orginal hides grave 
dangers. Window dressing, as any 
other art or profession, has her rules 
and standards and only the man who 
has a thorough experience and knows 
how to mix conservatism with origin
ality will succeed. I t  often requires 
hard work to convince some depart
ment chief that a few garments at

$25, say, tastefully and more care
fully displayed than a high class 
model, will do more good to the de
partment than an over-crowded win- 
down with a dozen or more.

“Get-as-much-as- you - can - in - the- 
window” is a false idea. The public 
is not interested in how many suits 
at twenty-five you have in stock. It 
wants to see the garment which pleas
es both eye and purse and in over
crowding a window the window dress
er can do no justice to the merchan
dise or to himself.

I said a medium or low-priced gar
ment requires far more care, because 
a high-class garment is showy itself 
and reveals either some new line, 
material or extravagance which will 
cause attention. The every-day con
servative garment requires the skill 
of the window dresser, for it is the 
great every-day public on which busi
ness depends and who sanctions or 
over-rules the decrees of “Madame 
Mode” and not “La dame comme ¡1 
faut.”

The public, the slave of fashion, is 
just as capricious as fashion itself 
and here is where the window dress
er’s art moderates and reconciles with 
the more or less freakish creations 
of some designer. Here, he has to 
subdue some loud color or extreme 
line; there, to bring it out and em
phasize it.

The use of high - grade and 
only high grade wax forms is 
a very important matter. While a 
few large concerns in the last few 
years have abolished, for some rea
son or other, the use of wax forms 
still a greater number of houses see 
the importance of the right and chic 
dressed form, because it helps in an 
unobstrusive and effectual way, to 
advertise other departments.

In a display of evening gowns a 
few tastefully chosen accessories will 
lend a touch of individuality to the 
window and the window dresser’s 
“trouble” in matching the dainty slip
pers and hosiery, gloves, bracelet, 
opera glasses, lace handkerchief, cor

sage bouquet, necklace, earrings and 
and hair ornament will be rewarded. 
For street wear the same rule—dress
ing from head to foot—should pre
vail and be used with good judgment.

I cannot undersand why so many 
houses indulge in the use of cheap, 
repulsive wax forms. It is very ex
pensive economy. Firms which 
spend thousands and thousands of 
dollars for newspaper advertising be
lieve honestly that a $30 wax figure 
is just as good as a form which costs 
$100. I wonder if a $30 suit is “just 
as good” as one for $100. Trying to 
save money on the window is arch 
wrong. Experience—and twenty years 
of it—gives me the right to speak and 
if anyone would like to ask any buyer 
w'hat medium of advertising he would 
prefer, newspaper or window. I'm 
sure that nine out of ten would ans
wer, “By all means give me the win
dow.” And a cheap form is able to 
spoil even the beauty of a “Maurice 
Mayer" and a "Drecoll” not to speak

of the medium or low priced mer
chandise.

Its old fashioned economy that 
makes an awl out of a corkscrew.

The art of window dressing is 
taught in many schools and even the 
best school cannot spoil a young man 
of native ability, if he keeps his eyes 
open. The street, the stage, the 
church, the ball-room, all provide his 
daily lessons in how to be dressed 
and how not to be, and this applies 
to hats, and shoes, as well as garments. 
A wealth of suggestion awaits him in 
any art museum—if he can see it: at 
any public park with its flowers and 
verdure he can strike at a novel com
bination—if he can feel it. And if 
he can’t then I ’m afraid that man 
is no window dresser and not even 
the color symphonies of the dying 
sun would strike an accord in him.

Jacob Smith.

It is much easier to criticise the 
other fellow than it is to set yourself 
right.

Uttering Five Fraudulent Checks 
Each Day.

There is a man going from town 
to town in Michigan, getting small 
checks cashed on the Norwalk Na
tional Bank of Norwalk Ohio. Most 
of the checks purport to be issued by 
the Tri-State Nursery Co. which has 
evidently no existence, as it is not 
rated by the mercantile agencies. The 
checks are signed by J. A. Eastman, 
Treasurer, and are made payable to 
different names, including J. C. Mann,
C. H. Hoyt, J. A. Eastman and C. A. 
Mason. The checks are usually from 
$2 to $3 in denomination and, as near 
as the Tradesman can learn, the m ak
er is getting four or five checks cash
ed daily. On August 4 he was at 
Galesburg and a few days later he 
was at Dorr. He is described as a 
man of middle age, rather stockily 
built and of the general appearance 
of a rather seedy country canvasser. 
His usual method is to purchase a 
small article, present a check and re
ceive the change in cash. As soon as 
he is out of the store he throws away 
the article he purchased, unless it 
happens to be tobacco or liquor.

On account of the checks being so 
small in denomination, the Trades
man consulted Chief Smith, who is 
at the head of the Detective Depart
ment of Grand Rapids, to enquire 
why the rascal does not undertake to 
float larger checks. Mr. Smith stated 
that it is comparatively easy for a 
man to get a merchant or a hotel 
keeper or a cigar dealer to cash a 
check for $2 or $3, whereas he would 
hesitate about cashing a $1|)> check. 
Pursuing this plan, the check fraud 
could get live $2 checks cashed easier 
than he could one $10 check. Nor 
would the victim be apt to pursue the 
matter as vigilantly in the case of 
the small check. In many cases he 
would pocket his loss and say noth
ing, rather than expose himself to 
the joshing of his friends. Chief 
Smith had also had his attention call
ed to the alleged nursery representa
tive and is bending every energy to 
secure his apprehension. As the ras
cal travels rapidly from place to place 
and does not stay long in any one 
town, it will be very difficult to ap
prehend him.

The lucrative business this man has 
done in securing money on bogus 
checks suggests to the Tradesman 
that it again caution its readers— 
probably for the thousandth t im e - - 
not to cash the check of any man they 
do not know.

Discouraging Company.
A small boy entered a grocery store 

and, accosting the grocer, said to him 
in tones that were shrill and loud:

“Ma wants two pounds of butter 
exactly like what you sent her last! 
if it ain’t exactly like that, she won’t 
take it!”

The grocer turned to the customers 
who stood by, and remarked blandly, 
“Some people in my business don’t 
like customers who are particular, but 
I delight to serve them.”

“Be sure you get the same kind!” 
reiterated the small boy, while the 
customers listened. “A lot of pa's 
relatives are visitin’ at our house, and 
ma doesn’t want ’em to come again.”

You’re a Crook.

When your business is successful and the men are all well paid, 
And they’re all working overtime to keep up with the trade 
And the workingmen are happy and their families as well,
And everything is prosperous, as any one can tell.
You’re a Crook! By Jove! You’re a Crook!

If your dividends are goodly, in proportion to the wage,
And things are going as they should in this most advanced age, 
And effort’s been rewarded, and you’re doing right well.
And nothing seems to be in sight to break upon the spell,
You’re a Crook! By Jove! You’re a Crook!

When after years of labor you have got things going fight,
And finally at last you find you've won the awful fight.
And you turn to greet your old age with a feeling quite secure 
And view your life work with a sense of satisfaction pure.
You’re a Crook! By Jove! You’re a Crook!

1 wonder what incentive an ambitious man can find.
To put forth his best efforts, in a life of daily grind.
When at last, when it is over and success has crowned it all,
He hears the “down and outer,” in his monotonous call,
You’re a Crook! By Jove! You’re a Crook!
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The Young Man and His Big Sister. 
W ritte n  fo r th e  T rad e sm a n .

One of our popular humorists, in a 
set of epigrams touching with good- 
natured cynicism upon the foibles and 
shortcomings of human nature, lets 
fall this sharp thrust: “If a man has 
sisters he shall know the truth."

When you come to think of it, isn't 
a sister about the only source from 
which a young fellow of good family 
and in comfortable circumstances is 
apt to learn anything of the truth 
about himself?

So many things tend to swell a 
young man’s head, particularly if his 
father has the money to supply the 
means for the life of luxury to which 
the American youth of the upper 
classes seem to take as naturally as a 
duck takes to water.

As to his mother, he is of course 
her very own boy and always a white 
crow. If ever she has to admit that 
he has done anything out of the way. 
she is ready with extenuations and 
excuses. If he is cross and cantan
kerous and slams doors and acts like 
a bear with a sore head, she is sure 
he is ailing and liable to come down 
any minute with meningitis or typhoid 
fever. When he gets into any kind 
of a scrape she lays the blame all on 
“the other boys," his friends and 
cronies, whom she declares have led 
him into the difficulty. A farseeing 
Providence has given to mothers a 
blessed blindness as to the faults of 
their children, along with a vision 
that is preternaturally keen as to vir
tues and possibilities. Nothing short 
of this peculiar endowment could 
render possible the divine maternal 
patience and tenderness with the sick, 
peevish baby with the wayward boy 
in his teens, or the nearly grown son 
who is making the grade of foot hill. 
Mothers are all right—surely human 
ingenuity and wisdom can devise no 
improvement upon them and no sub
stitute for them, but it is impossible 
for a young man to learn the truth 
from his mother, when what she sees 
is not himself as he is, but an exag
gerated idealization of himself.

Of course a young man's father 
thinks that he is able to use hard horse 
sense and sound judgment in the 
treatment of his own son. On occa
sion he can be very stern and lay 
down the law to the youthful scion 
of his race with almost patriarchal 
severity. But any bright, quickwitted 
youth generally can find some way 
to get around "Dad.” If the boy is 
at all promisnig “Dad” is so proud of 
having such a son and heir, his own 
egotism is so flattered by seeing in 
the boy an image of himself, that un
consciously the paternal attitude is

one of admiration rather than of cor
rection.

If the young man has to hustle a 
little for himself and make a part of 
all of his living, his employer may 
from time to time throw out hints 
calculated to shove the youth’s inflat
ed estimate of himself a little down 
toward par. But the young man who 
has only himself to look after and 
can fall back on his folks in case of 
necessity, is very independent as an 
employe. Should he lose his job 
he would not regard it as a serious 
calamity. He is not up against cir
cumstances like the man with a wife 
and children. So even the strictures 
of his employer do not tend to reduce 
greatly a young man's overweening 
self-esteem, nor to put him in the 
mental attitude of humbly trying to 
correct his failings.

Of course his men friends and as
sociate? have too much tact to tell 
him to his face of his shortcomings. 
If he is a leader among them they 
bestow upon him an honest admira
tion, which, while well meant is sure 
to go to his head. If he is not a 
leader they may laugh a little behind 
his back, but they are too shrewd 
and politic to tell him his absurdities 
to his face. As to .the feminine por
tion of the society world, is not the 
present attitude of every maid and 
mattfnn of them all one of fulsome 
flattery to every male creature of good 
prospects and fairly agreeable man
ners? When the young man finally 
singles out from among the girls of 
his acquaintance some one to whom 
he pays serious attention, she is apt 
to be so genuinely in love with him 
that in her eyes he is a very demigod 
of perfection, or else she is so bent 
upon getting him well hooked upon 
the matrimonial line, or in working 
him for flowers and favors till a more 
eligible suitor shall appear, that she

is not likely to assume the disagree
able role of the reformer.

So it very naturally comes about 
that upon the sister falls the difficult 
and delicate duty of taking the con
ceit out of a brother, when it seems 
as if all creation was conspiring 
against her to gratify and increase 
his Vcinity. She does not wheedle, 
she does not cajole, for she alone of 
all those who have an unselfish con
cern in his welfare sees him as he is. 
Her eyes are not covered with the 
parental cataract, nor does she pursue 
the interested policy of outsiders. 
She has no axes to grind. She is 
absolutely altruistic.

So she patiently corrects his slips 
in grammar and pronunciation, she 
makes frank but reliable criticism of 
his selections of wearing apparel, she 
gently curbs the excesses of his man
ner and temper. If he is lethargic 
she stimulates his energies. She nips 
in the bud the little peculiarities that 
in time would become disagreeable 
oddities. Sometimes, alas! it is her 
task to point the warning hand against 
the insidious dangers of serious vices.

Of course it is the big sister we 
have in mind, the girl not more than 
two or three years younger than the 
young man himself. Better if she is 
two or three years older. For a little 
sister, one several years his junior, 
he may have a very warm affection, 
but the little sister can not be a great 
formative influence in a young man’s 
life.

Does the big sister get any thanks 
for all her trouble and anxiety? Gen
erally not, or not during the years of 
her brother’s youth. About her head 
there is none of the sacred halo with 
which his imagination invests his 
mother. He does not look up to her 
with the respect mingled with just a 
little fear that he accords his father. 
There is regarding his own sister 
none of the glamour of entrancing 
unreality that surrounds other fel
lows' sisters. She is just Madge or 
Kate or Caroline as the case may be, 
and as she sees all his faults with un
biased eyes, with even keener sight 
does he see hers. He is likely to 
come to look upon her as someone 
to fall back upon in emergencies, 
someone who will loan him an occa
sional V from her carefully economiz
ed allowanc or earnings, someone to 
adjust collars and ties, to sew on miss
ing buttons, sometimes to stand be

tween him and just paternal wrath, 
but never a fit subject for that wor
shipful idealization that he will likely 
pour at the feet of some light-headed 
little snip with not one quarter of his 
own sister’s intrinsic worth. The 
young man who considers it worth 
while to be even nice and polite to 
his sisters is popularly regarded as 
a little too good for this earth. The 
average youth is apt to declare frank
ly when under the lash of her clear
eyed correction, that he wishes Madge 
or Kate or Caroline, as the case may 
be, would get married and get out of 
the house, forgetting for the time 
being all about the occasional loans 
and the faithful replacement of miss
ing buttons.

There are of course sisters and sis
ters. Some are artists and some are 
bunglers. Happy is she who can per
form her so essential task with tact 
and discrimination, who has the judg
ment and restraint that enable her to 
speak the effectual word without de
scending to nagging and fault-finding, 
who can so carry herself under the 
fierce light of home life and intima
cies that her opinions always will car
ry weight with her brother, even when 
at variance with his own inclinations 
and prejudices; who can be to him 
not so much a martinet as an inspira
tion; who has in her composition 
something of the prophetess—who 
sees not failings alone but all embry
onic virtues and capabilities as well; 
who beholds in her brother not only 
what he now is with all his youthful 
imperfections, but that other and 
nobler being that in the fulness of 
years he may become. Quillo.

Speaking of outside signs, it is not 
a work of art you want to show peo
ple who you are and what you sell. 
It is plain lettering and not too 
much of it.

Like Every Success

Mapleine
has been followed by im
itations and would-be sub
stitutes. but remains pre
eminent as

An Original Flavor 
It won't cook or freeze out. 
Order from your jobber or 

Louis H ilfer C o.
4 Dock St.. Chicago. 111.

Crescent Mfg. Co., Seattle, Wash.
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THE QUAKER FAMILY
Our N ew  Member

Coffees of Quality
N e d r o w -  -Q u a k er—M o rto n  H o u se

Roasted and Packed Daily by

W o r d e n  O r o c e r  C o m p a n y
WHOLESALE GROCERS

The Prompt Shippers Grand Rapids—Kalamazoo
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Michigan Poultry, B utter and Egg Asso
ciation.

P re s id e n t—B. L. H ow es, D e tro it.
V ic e -P re s id en t—H . L. W illiam s. H ow ell.
S e c re ta ry  a n d  T re a s u re r—J . E . W a g 

goner, M ason.
E x ecu tiv e  C o m m ittee—F . A. Jo h n so n , 

D e tro it;  E . J .  Lee, M id land ; D. A. B e n t
ley, S ag inaw .

Legitimate Competition in Eggs.
The Federal Government’s investi

gation has opened the eyes of the re
sponsible dealers in eggs to the fact 
that it is time to clean house. We 
venture as a prediction that when the 
smoke and the disagreeable odors of 
the investigation have been wafted 
away it will be possible for merchants 
to do business in eggs and meet legi
timate competition.

That a deplorable condition exists 
in that department of the produce 
commission business having to do 
with the wholesale merchandising of 
eggs at all the large points of dis
tribution has been emphasized most 
forcibly during the course of the 
Federal investigation. Several prom
inent egg merchants were indicted on 
no less than fifteen separate counts 
each, upon charges of making false 
damage claims and for collusion to 
that end with railroad employes. 
Primarily, according to some authori
ties, the acts leading up to the indict
ments are directly due to growth and 
expansion of competition in the se
curing of consignment of eggs from 
shippers and the cumulative effect of 
what is openly termed oppression as 
to the matter of rates and rules in
augurated by the railroads.

It is argued that the extreme com
petition in force with respect to se
curing egg shipments is responsible 
in a measure for the necessity of 
working out some system of profit 
to offset the losses sustained as a re
sult of trying to meet conditions. 
Many factors in the egg business, 
some of them large operators, the 
last few years dropped out because 
of their inability to stay in on a legi- 
imate basis with profit to themselves.

It is not, so far as we can see, de
nied by receivers that corrupt prac
tices have crept into the trade. These 
corrupt acts are generally meeting 
the unqualified condemnation of all 
responsible individuals. For this rea
son the Federal investigation is hail
ed as the one means by which the 
trade can rid itself of an intolerable 
state of affairs. "It is charged," says 
the New York Commercial, "that the 
railroads themselves are in a measure 
responsible for the situation that ex
ists . It is stated that ever since the 
Trunk Lines Association assumed 
control of damage claims settlements 
legitimate receivers have had great 
difficulty or have been unable to ob
tain settlements in a great many cases

of damage without recourse to the 
courts. The Carriers’ Association, t 
is asserted, has imposed conditions 
under w hich  an accurate determina
tion of the amount of loss in break
age has been impossible.”

It is not argued- by right thinking 
merchants that any individuals in the 
trade had a right to meet so-called 
oppression with unjust and unlawful 
acts, but it is contended that the er
ror made was that of not fighting the 
issue squarely. Instead of standing 
together to combat illegal practices 
and alleged oppression by united, leg
itimate means, certain factors took 
advantage of a supposed opportunity 
to recoup losses, and thus has dis
grace been brought upon them. They 
remind us of . the entanglement in 
which the "Wolf of Wall Street” has 
found himself.—New England Gro
cer.

Honest Eggs.
No matter whether we demand hon

esty in public life, in business or in 
the home, there is one item in which 
we all unite to demand it—the egg. 
So interwoven are our ideas of the 
egg and our ideals of public life that 
when disappointed in both our im
pulse is to bring about a union of the 
two. When, therefore, the state board 
of health compels dealers to label 
cold storage eggs, it is not only com
plying with a wide public demand that 
the egg should be what it seems but 
it celebrates that mystical bond be
tween the public life of the community 
and the private life of the egg.

Can the cold storage egg endure 
this scrutiny into its private life? It 
can. Especially at this season of the 
year, unless the fresh eggs have been 
guarded from high temperatures with 
the most vigilant care, the April egg 
taken from cold storage will be far 
better than the egg laid the day be
fore yesterday and discouraged in its 
freshness by two subsequent days 
with the thermometer near the nine
ties—Boston Transcript.

Oysters Are Cleanly.
( lysters obtain food by drawing in 

water, then ejecting it, retaining the 
microscopic plants or vegetable for
mations it contains. This is a true 
filtering process and the oyster is so 
particular about its food that a n y 
thing unfit is spewed out. The flavor 
of an oyster depends upon its loca
tion. If a Rockaway oyster is tran s
ferred to the Cotuit beds it will have, 
in three months, the Cotuit flavor. 
The shades of oysters vary with th? 
localities where they mature.

His Satanic majesty probably knew 
what he was about when he invented 
polities.

Grand River Valley Wheat
produces the flour that makes the best flavored 
bread possible to be made. The choicest of this 
wheat is used in the milling of

FLOUR
Local conditions during harvest last year 

affected the quality of the wheat, but this sea
son the wheat is again ideal and it is producing, 
when milled under our modern system of mill
ing, a flour that cannot be equaled for snowy 
bread and delicious pastry. If you are not 
already handling New Perfection kindly com
municate with us.

W atson-Higgins Milling Co.
Grand Rapids, Mich.

The Vinkemulder Company
JOBBERS A N D  SHIPPERS OF EVER Y TH IN G  IN

FRUITS A N D  PRODUCE

Grand Rapids, Mich.

M. Piowaty & Sons
Receivers and Shippers of all Kinds of

Fruits and Vegetables
GRAND RAPIDS, MICHIGAN

Branch House: M uskegon, Mich.

Western Michigan’s Leading Fruit House
Come in and see us and be convinced
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The Fish Department in the Meat 
Market.

Fish would become a popular ar
ticle of diet if the average butcher 
would display it properly in his mar
ket and give it the attention that it 
deserves. Its one-day popularity at 
the present time is due entirely to 
the fact that a great number of butch
ers carry it upon Friday only, which 
has convinced the consumers that it 
may only be obtained in a fresh con
dition on that day. This is not true. 
Fresh fish may be obtained on any 
day of the week, and there is no 
good reason why the average meat 
market should not stock fish at all 
times. I t  is a good, profitable line, 
and one that sells well when pushed.

There is good, strong evidence that 
fish is in demand all the week round. 
Go into any restaurant and you will 
usually find it on the menu daily. The 
restaurant man carries it there be
cause there is a demand for it, and 
accordingly he caters to this demand. 
If the demand exists among people 
who take their meals in restaurants, 
surely it exists among people who 
take their meals at home, and it is up 
to the butcher to see that this demand 
is supplied.

A llsh department may be installe i 
in the average meat market at but 
slight expense. The best way to dis
play this article is to get one or two 
shallow box-top tables. Line the in
side of these with zinc. The bottom 
should be set at a slight incline to
ward a vent, in order that the water 
from the melting ice may drain off 
in the proper manner. Fill these tops 
with cracked ice and display your 
fish therein. I t  is wise in displaying 
fish to keep the air from them as 
much as possible, as it is a potent 
agent of decomposition. This may 
be done by keeping as much ice over 
them as possible.

Fish is an article that lends itself 
readily to fine displays. One shop the 
writer was in not long ago showed 
this particularly well. The butcher 
had used an ordinary box table lined 
with cracked ice and placed a large 
cake of clear ice in the center, through 
which he had run a pipe with a spray 
at the end, giving the effect of a foun
tain. At each end of the table was 
a pile of clams in the shell, while 
banked around the center cake were 
the various varieties of fish that he 
had on sale. The whole was garnish
ed with green seaweed, and the effect 
was exceedingly good. In talking 
with him, he told me that fish was 
the best side line that he handled 
as he had worked up a good, steady 
demand by gaining the reputation of 
always having good, fresh stock on 
hand. He said that people came from 
quite some distance to secure their 
fish from him and that many of them 
gradually came to purchase their 
meat from him as well. So his fish 
department had not only proved a 
good profit-maker in itself, but had 
turned out to be a trade winner for 
his staple line.

Great .care must be exercised in 
buying fish. I t  is an article that is 
not like meat in having only a few 
varieties, for fish may be had in al
most numberless different kinds, and

every kind has its devotees. I t  is al
so an article that does not keep as 
well as meat does, becoming decom
posed more readily. To this end it is 
advisable to buy it in small quanti
ties, and in a number of varieties, 
gauging your supply so that you can 
sell clean.

There are a number of specialties 
that can be carried by the butcher in 
connection with his fish department. 
Canned fish of various kinds, smok
ed and salt fish, all of these are in 
good demand and are sold at good 
margins. They should be displayed 
in conjunction with the fresh fish.

Do not be afraid that by pushing 
fish you will cut your meat sale9. 
That is not the case. A reputation 
for good, fresh fish at all times is a 
trade winner for your meat depart
ment, as is shown by the experience 
of the butcher mentioned above.

National Emblem for Fifteen New  
Members.

New York, Aug. 25—A National em
blem has been selected by the Nation
al Poultry, Butter and Egg Associa
tion. A committee is at work on a 
National grading. The next step in 
the way of progress is a National 
manager for the Association. A good 
man well posted, as he must be, on 
railroad matters; capable of advising 
regarding claims of our members; of 
helping adjust disputes, etc., could 
make himself almost invaluable. With 
the aid of a clipping bureau he couid 
keep himself up to date on whatever 
concerned the poultry, butter and egg 
business; openly supervise the oppos
ing of unjust and oppressive legisla
tion; refute misleading or false news
paper articles, etc. Our Association 
needs just such a man, and it is up 
to us to get him. One thousand mem
bers and $10 a year dues will do the 
work.

The National League of Commis
sion Merchants, made up mostly of 
fruit and vegetable dealers, has such 
a man; so has the Western Fruit Job
bers’ Association, whose members are 
mainly in the apple business. Are 
their interests any larger or more im
portant than ours? Have they been 
harassed the past few years as much 
as we? Then why not put our affairs 
on at least as good a footing? We can 
do it if we try, and then instead of 
shippers or dealers asking, “W hat 
good will it do me to join your Asso
ciation?” the benefits will be so ap
parent but few will want to stay out.

Not as a prize, but simply to stir up 
a little interest, and as an apprecia
tion of the work done, a handsome 
gold watch fob, made in the form ot 
the National emblem of the Associa
tion, will be given to the one who 
brings in the most new members up 
to the time of the convention; and 
to the second highest, a similar watch 
fob in solid silver. These fobs may 
be seen at the Secretary’s office.

The winner of the gold fob must 
have at least fifteen new members to 
his credit to entitle him to same. 
Only reliable concerns interested in 
the poultry, butter and egg business, 
directly or indirectly, can be taken in. 
This competition is open to members 
in good standing; your Secretary, 
however, is barred by reason of his

office from participation in the con
test. The standing of the contestants 
will be published from time to time, 
and the fobs will be presented to the 
winners on the second day of the 
convention. Extra application blanks 
may be had by applying to the under
signed. Charles E. McNeil, Sec y.

Hog Full Grown When Dead.
Judge William A. Thompson, of the 

Delaware Circuit Court, has decided 
when a hog becomes full grown and 
this is his decision: “A hog is full 
grown when it is dead, because then 
it cannot grow any more.”

The matter came up in a suit be
tween the landlord and tenant over 
fulfillment of the terms of a farm 
lease, the ownership and valuation of 
a number of hogs being in question. 
Attorneys for one side said that there 
is no such thing as a "full grown” 
hog, while lawyers for the opposition 
contended that a hog may attain its 
full growth.

When a customer comes back with 
a complaint, if that customer wants 
to see the proprietor, the wish 
should be gratified.

H. W EIDEN & SONS
Dealers in Hides, Pelts, Furs, Wool, Tallow 

Cracklings, Etc.
108 Michigan St. W. Grand Rapids. Mich. 

Established 1862
Fifty-one year's record of Fair Dealing

IM PO RTANT  
Retail Grocers

w h o  wish to  please 
their customers should 
be sure to  supply them  

with the genuine

Baker's 
Cocoa and 
Chocolate

with the trade-mark 
Registered on the packages.

U. S. Pat. off
They are staple goods, the 

standards of the world for purity  
and excellence.

MADE ONLY BY

Walter Baker &  Co. Limited 
DORCHESTER. MASS.

Established 1780

Rea & W itzig
PRODUCE
COMMISSION
MERCHANTS

104-106 W est Market St. 
Buffalo, N . Y.

Established 1873

Liberal shipments of Live Poul
try wanted, and good prices are 
being obtained. Fresh eggs more 
plenty and selling well at quota
tion.

Dairy and Creamery Butter of 
all grades in demand. We solicit 
your consignments, and promise 
prompt returns.

Send for our weekly price cur
rent or wire for special quota
tions.

Refer you to Marine National 
Bank of Buffalo, all Commercial 
Agencies and to hundreds of 
shippers everywhere.
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Waiting on Customers By Rote and 
Appointment.

W ritte n  fo r th e  T rad esm an .
If 1 could only train my customers 

the way a dentist does his. You see,
I have just been having a nerve treat
ed. It must be fine to be able to tell 
them. “ You at 9:15 and you at 9:25 
and you at 9:40," and so on all day, 
and it you get behind in a schedule, 
let ’em wait until you catch up. Think 
of all the clerk hire one could save.

it  isn't as bad as it used to be. I 
can remember when the mercantile 
house kept fifteen clerks; they do a 
bigger business now with eight And 
in the fall the whole crew was on 
duty from early lamplight until late 
at night, and all summer they used 
to be playing ball out in the middle 
of Main street half the time. One 
reason was, the farmers bought pretty 
near a year's supply of staples in the 
fall when they did their trading and 
the other was just habit. Now they 
have money oftener, they come to 
town oftener and they buy in smaller 
quantities. And that is about one- 
quarter a difference in their condition ‘ 
and about three-fourths habit.

A dentist’s time isn't worth a bit 
more than mine. But do you suppose 
Doc. Anderson would make an ap
pointment to trade at a certain time 
and then wait fifteen minutes for me 
to tend to him? W e’ve been so long 
in the habit of waiting on him that 
we do it whether we have to or not.

The nearer I can come to training 
my customers to even up their trade 
during the day and during the week, 
the nearer I come to saving $1,200 
a year in clerk hire. And that’s 
largely habit.

There’s no reason whatever for 
most of the Saturday night trade ex
cept habit. Three-quarters of it 
could be done any other time in the
week, S'o far as I can see. And I am
pretty sure 1’ am right, because I
have swntched at least half of our old
Saturday trade? into other days of the
week. For instance, there are about
fifty fa rmers come to the creamery
every dlay. Long after the:y took up
coming to to\vn daily they were still
concent rating their buying on Satur-
day nig:ht Wrell, little by little, 1
coaxed them into buying other days. 
I would announce in the weekly pa
per which they all got Saturday and 
read Sunday that I had a shipment of 
so and so coming which was prom
ised me for Tuesday—I always made 
sure the promise would be kept by 
having the goods in the store before 
1 put in the advertisement—and I de
scribed the goods and named a price 
that was intended to be attractive. 
It might be dry goods or utensils or

hardware. But it was always some
thing that would take, and whenever 
possible I picked something that peo
ple were wanting. Remember the 
time mercerized cotton first came in? 
We really hadn’t been able to get 
enough and every woman had to have 
at least one shirt waist or be dead.
1 tried that out for a Tuesday, and 
although that was before the farmers 
thought of buying any day but Sat
urday, I had fifty farmers’ wives and 
daughters in my store that day. An
other time, when every store ran out 
of fruit jars in canning season, I 
fetched in nearly every woman with
in ten miles on a Wednesday. I dun t 
say Wednesday only or Tuesday only 
—1 open them on that day and either 
announce a limited quantity or de
pend on the women being afraid they 
won’t last.

You can’t do that every week. I 
don't try to. If a fellow had every 
week some one thing that every wom
an wanted and must have, keeping 
store would be a snap. But when 1 
do get hold of something like that, I 
make the most of it for spreading 
trade through the week.

Sometimes 1 use a mail list on an 
item of that sort. Send out the let
ters say on Tuesday, saying the goods 
are here, the percales or the fireless 
cookers for 98 cents or a lot of fly 
nets—that was another killer—every 
store in town ran out of fly nets and 
my rush order got in first. If I send 
that out Tuesday I will get a good 
return on it Wednesday and Thursday 
from the farm trade.

You could talk to a man every day 
for ten years about the advantage of 
distributing his buying through the 
week, and when it came Saturday he 
would hitch up and drive to town, 
and it would never occur to him to 
do his buying any other day. If you 
proposed to a woman to go shopping 
on Monday, she would say, “Why, 
tha t’s my wash day,” and that would 
settle it. But when you dangle some
thing they want before them, they 
won’t stop to think what else they 
wanted to do, they will go after it. 
And now the farmers round Buffalo 
Hump will buy on Wednesday and 
Thursday almost as readily as they 
do Saturday.

Parcel post helps to distribute 
trade, too. If a woman asks for 
something that isn’t in stock I always 
make a memorandum of it, and when 
it arrives 1 send her a personal note 
telling her I have it. If she hasn’t 
bought it in the meantime that almost 
always makes a sale and often by 
post.

I sell a good many orders to the 
country trade over the telephone. If

I ever find the right clerk I ’m going 
to keep one busy all day calling peo
ple on the telephone. But I Ve found 
it takes a peculiar combination in a 
clerk to do it. In town, of course, 
we use it constantly.

The telephone helps distribute 
trade. I t  takes less time to book an 
order than it does to book it and bill 
it and bundle it., The telephone or
ders can be got out by a bundle clerk 
and save a lot of time that would be 
idle.

Distributing business through the 
day is another problem. The super
intendent of the electric light com
pany is fond of talking about the 
peak of the load. Well, we have the 
peak of the load in our store, too. 
If any of you fellows have that prob
lem solved I wish you would let me 
know'. I find a demonstration some
times gets people out at an unusual 
hour. A very special bargain at an 
hour named will sometimes do it. 
But that hardly establishes a habit. 
The best help I have is the delivery 
system. I make my deliveries as reg
ularly as possible, and I let my cus
tomers know the schedule so far as 
I can. The folks on the hill know 
they have to get their orders in be
fore 9:30 for the morning delivery. 
The folks over the bridge know they 
have to get their orders in by 10. 
The same in the afternoon. As the 
tendency is to wait as long as possi
ble before ordering, I manage to keep 
the force pretty busy during the hour 
which used to be the hard time of the 
day to fill.

I think they all have the same 
trouble. Last time I was in the city 
I went into one of the big stores in 
the middle of the forenoon and there 
were fifty clerks and not more than 
six customers in the store. If I had 
fifty clerks dawdling around half the 
forenoon, I believe I ’d go crazy. 
T ha t’s one advantage I have over 
the city store. W hen I strike a dull 
time I can have Rob wash windows 
and Ed Rivers sort stock and Tom 
Miles do a few window cards—he’s 
a good dabster at that—or keep them 
all busy getting out circulars and that 
sort of thing; but the clerks in the 
city store can’t do anything but wait 
on customers. Sometimes I think 
they don’t do that any too well.

T ha t’s habit too, the habit of keep
ing busy. W hat with training my 
customers to come along in squads 
instead of one big rush, and training 
my clerks to keep busy instead of 
loafing half the time, I have a fairly 
busy habit myself.

But I do envy Doc Anderson. His 
customers come when he says and 
wait until he gets good and ready. 
If necessary, he chloroforms them 
after he gets them in his chair. No 
wonder the dentists make money.

John S. Pardee.

Taking No Chances.
Tracy had received many invita

tion from Mr. Sweet to run down to 
the country for a few days, and fin
ally availed himself of the privilege.

After dinner the two men were sit
ting on the veranda smoking and 
talking.

“ Your wife is a brilliantly hand

some woman. Sweet,” said Mr. Tracy, 
enthusiastically. "I should think 
you’d be jealous of her.”

“Well, you see, Tracy,” said the 
host, “I am, but I never invite any
one down here that any sane woman 
would take a fancy to.”

Tracy is thinking yet.

In the District Court of the United 
States for the W estern District 

of Michigan—Southern 
Division.

In the matter of Edward J. Car- 
roll, bankrupt:

Notice is hereby given that in ac
cordance with the order of this Court, 
l shall sell at public auction, to the 
highest bidder, on Friday, September 
5th, 1913, at 2:30 o’clock p. m., at the 
store formerly occupied by the bank
rupt at Manton, Wexford County, 
Michigan, the assets of said bank
rupt. Said assets are inventoried at 
cost price as follows: Groceries, 
$564.99; rubbers, $75.32; dry goods 
and notions, $1,538.09; shoes, $1,- 
160.74. Total $3,339.14; also furni
ture and fixtures. An itemized inven
tory may be seen at the office of the 
undersigned referee at Cadillac, Mich
igan; at the office of Hilding & Hil- 
ding, 307-8 Fourth National Bank 
Building, Grand Rapids, Michigan, 
and at the office of the Hon. Kirk E. 
Wicks, Referee in Bankruptcy, 212 
Houseman Building, Grand Rapids, 
Michigan.

Said sale will be for cash, subject 
to the approval of the Court, and 
notice is hereby given that if an ade
quate bid is obtained, said sale will 
be approved within five days there
after, unless cause to the contrary 
be shown.

John F. Berner, Trustee.
Hilding & Hilding, Grand Rapids, 

Michigan. Attorneys for Trustee.

TD A C V  Your Delayed 
■l iV A lj C y  Freight Easily

and Quickly. We can tell you 
how. BARLOW BROS.,

Grand Rapids, Mich.

OFFICE O U T FIT T E R S
LOOSE LEAF SPECIALISTS

217-239 Pearl St. (new the bridge). Grand Rapid*. Mich,

Q. J. Johnson Cigar Co.
S. C. W.  El Portana 

Evening Press Exemplar
These Be Our Leaders
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F I 4 6 9 —Body 8 # x l6 ^ , wheels 6 and 8, doz. crate, 30 lbs........... Doz. * 4 .0 0

The Best Buy in America

*

Here are prices on “Marathon” steel wagons that similar 
goods elsewhere cannot match, even in larger quantities.

These prices are 
absolutely bed-rock 
for goods of this 
character and are 
not duplicated on 
the American mar
ket to-day.

“Marathon” Brand Steel 
Express Wagons

Heavy steel sides, corrugated band, extra heavy  
stee l braces and bolsters attached to body by 
bolts (not screws), improved 5th wheel, heavy iron 
axles, extra heavy enameled wheels, body painted 
bright red, gilt name and stripe, inside green, var
nished inside and out. N os. F 1 4 6 3  to F 1 4 6 8  
have extra braces attached to body and rear axle. 
All have patent handles that will not fall to ground.

The following put up in 1-6 doz. crate:
BODY WHEELS

F 1 4 6 0 — 9x18 6 and 9 12 lbs. . . .  Doz. * 5 .4 0
F 1 4 6 1 —10x20 7 and 10 14 lbs---- Doz. * 0 .1 0
F 1 4 6 2 —11x22 8 and 11 17 lbs . . .  Doz. * 6 .7 5
F 1 4 6 3 —12x24 8 and 12 22 lbs---- Doz. * 8 .3 5
F 1 4 6 4 —13x26 10 and 13 26 lbs . . . .  Doz. * 1 0 .0 0
F 1 4 6 5 —14x28 11 and 14 32 lbs---- Doz. * 1 1 .2 5
F 1 4 6 6 —15x30 12 and 15 36 lbs---- Doz. * 1 2 .4 0
F 1 4 6 7 —16x32 13 and 16 40 lbs. . . .  Doz. * 1 4 .2 5  
F 1 4 6 8 —18x36 14 and 18 35 lb s ... Doz. * 2 1 .2 5

Study the cut, the 
de sc r i p t i ons  and 
prices, and see for 
yourself that the 
merchandise is every 
bit as attractive as 
the price.

The line is made exclusively for Butler Brothers and 
possesses many features seldom seen in other lines.

Prices good for September only.
Please mention this magazine in replying.

B U T L E R  B R O T H E R S
E xclusive W holesalers of General Merchandise

CHICAGO N EW  YORK ST. LOUIS MINNEAPOLIS DALLAS
SAMPLE ) Cincinnati Cleveland Kansas C ity Milwaukee
HOUSES ) Omaha Portland Philadelphia Seattle
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a T - s r i

DRY GOODS, ! 
FANCY GOODS NOTIONS

- I i I

Status of the Principal Dry Goods 
Staples.

The markets as a whole are active 
principally upon novelties of many de
scriptions. On cotton goods the vol
ume of orders placed on crepes and 
ratines is out of proportion to the 
possible producing capacity and buy
ers are very certain to find that de
liveries will he slow. The percentage 
of twisting machinery installed and 
on which reliance may be placed for 
prompt merchandise delivery ir very 
small, and the agents of mills rep
resented direct are using great care 
in not accepting business they can
not possible complete. Other factors 
are accepting business and anticipat
ing that mills will be able to make 
the deliveries as quickly as if regular 
goods were being ordered. The busi
ness on staples or semi-fancies is 
being minimized by buyers, and they 
are going to have difficulty in getting 
clothes as they need them later on.

In dress goods circles, it has been 
found that novelty goods are the best 
sellers for fall. Poplins, eponge, vel
ours and other fabrics of the same 
general character are being duplicat
ed steadily. Fancy woolens in coatings 
and dress fabrics are being purchased 
for spot and nearby delivery. The 
limited production of these goods is 
finally forcing buyers to go to serges 
and other cloths, and this will prove 
true in cottons, and in other fabric 
lines where novelties and specialties 
are the active sellers for the moment 
and these supplies are necessarily 
limited.

Silks.
With the silk strike nearing the 

end, the opinion was expressed by 
several manufacturers that all mills 
will soon be working at fullest capac
ity and the market by about Octo
ber 1 will be back to the old condi
tion of an excess of merchandise in 
certain goods. At present there is 
unquestionably a scarcity in many 
silks of a desirable nature. The 
looms that can turn out crepes are 
provided with orders that will keep 
them active for a number of months.

Likewise in charmeuse manufactur
ers who have anticipated the demand 
are holding off for better prices, indi
cating that they believe the market 
is short. Even in the large selling 
staples, messalines. there is evidence 
of a shortage of cheaper numbers in 
desirable colors since better prices 
have been obtainable.

Even admitting these conditions, 
members of the trade who are view
ing the future from all standpoints 
are inclined to think that the great 
producing ability of American mills 
will soon catch up with the scarcity

when operating at full capacity. It 
is admitted that so far as fashion 
goes in the choice of fabrics, that 
silks have the first call and with un
disturbed business and financial con
dition this coming fall an exceptional 
trade can be expected.

At present buyers in the market are 
operating liberally in certain silks and 
are finding a scarcity in some goods. 
The cutting up trade also has been 
taking silks in a more confident way, 
though leaving much to be desired 
yet.

Ribbons.
Continued interest is being shown 

in velvet ribbons, importing houses re
ceiving large orders for next spring's 
delivery in standard sizes such as !)S. 
12s, 16s and 22s. Domestic manu
facturers also are doing a large busi
ness in velvets, one large house stat
ing yesterday that in its seconds it 
was getting a price considerably over 
the old price of firsts.

The trade at large is watching with 
interest the fashion trend toward 
sashes and are rapidly becoming con
vinced that there is something to it. 
Goods in wide widths of handsome 
weave and colorings such as brocad
ed velvets on satin grounds with print 
figures are being imported in quite an 
extensive way for the sash trade. 
These ribbons sell at $2 a piece and 
some at $2.75 a yard.

Plain ribbons in satin and moires 
are in demand and manufacturers, 
on account of the strike, are unable 
to take care of buyers’ needs.

Ginghams.
For a considerable time past the 

trade has been told that gingham mills 
of National reputation were diverting 
their looms to the production of 
cloths of novel and fancy construc
tion not quite in line with the box- 
loom effects in the ordinary dress 
gingham. In spite of the words of 
preparation which have thus been 
spoken it is doubtful if any single 
buyer in the country who has not seen 
these new' goods is prepared for the 
surprise that awaits him. Products 
of many of the mills have always 
been destinctive in quality and while 
novelties have been introduced from 
time to time the progress along de
finite lines has been so steady that 
comment has not been attracted.

The development of ratine, eponge, 
crepes, cringles, and other rough fac
ed specialties has offered an oppor
tunity for these well organized manu
facturing plants to bring forward in 
volume, in yarn dyed fabrics, a char
acter of product that would be hand
led in any other group of plants in 
this country constructed originally 
for the manufacture of the staple and

Our Fall Lines
In Men’s Wear are now complete and we are showing 

the Largest Assortment in our history of
Men’s Flannel Shirts from $4.50 to $24.00 per doz.
Boys’ Flannel Shirts from 4.00 to 8.00 per doz. 
Men’s Dress Shirts from 4.50 to 16.00 per doz.

Boys’ Dress Shirts 4.25 per doz.
Men’s and Boys’ Neckwear at $2.15 and $4.25 per doz. 

Men’s and Boys’ Suspenders at all Prices.

We carry a full line of the

Celebrated Hallmark Shirts
and

Slidewell Collars
always in stock.

G rand R ap id s D ry  G o o d s C o.
E xclusively W holesale

Grand Rapids, Michigan
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semi-staple American dress ginghams.
The Lancaster ratine in 27 and 30 

inch widths has all the good quality 
of the staple chambray in the warp, 
with all the smart effects that go with 
a wellmade ratine yarn for the tilling. 
The shades include everything ever 
offered in a plain chambray, while the 
bleached yarns give character and 
beauty to a cloth that has been of 
questionable serviceability when 
shown in some of the soft and im 
perfectly spun ratine yarns now on 
the market. The Lancaster ratine 
represents as good value as any cloth 
made, yet its finish is soft and its 
sheen is just what buyers look for in 
the modish fabrics of to-day.

The eponge ratine is a 27-inch cloth 
that is entirely new in construction. 
The superior colors in contrast with 
the bleached yarns make a cloth that 
is hard for any buyer to pass. The 
Bannockburn ratine is a combination 
crepe and ratine effect that is unlike 
anything now on the markets and 
buyers will find in it the acme of 
careful weaving and skilful American 
finishing. The Silver ratine is a ra
tine cluster stripe on chambray 
grounds and the finish of the yarns 
is so perfect that mercerization is sug
gested as the only means of secur
ing the result that has been obtained.

A 32-inch cloth that is something 
different from anything yet seen in 
the markets is called a ratine crash 
and is offered in suiting effects in a 
wide range of patterns. The imita
tion of crash is excellent and it is 
questionable whether any linen crasa 
in popular price ranges can compare 
with this fabric for beauty or service.

These things suggest a few of the 
novelties and they are going to have 
more than a transitory interest in the 
mercantile world because of the cer
tainty that they will take the place 
of many cloths hitherto regarded as 
staple All of the cloths are guaran
teed for fast color, and the feature 
that will surprise most buyers is that 
many effects are shown in yarn dye 
weaves in this instance that are sel
dom looked for save in cloths that 
sell for 39 cents a yard or higher.

Dress Goods.
No prices have been named on cor

poration dress goods for the next 
spring season. As most of the job
bers have returned to their homes, 
mill agents do not see any reason for 
putting out their quotations, especial
ly as there is not a sufficient amount 
of interest being manifested by sec
ondary distributors to warrant any 
price announcements. A few ot the 
jobbers have stated they were ready 
to operate whenever manufacturers 
were prepared to book their orders, 
but mill agents believe that the vol
ume of business these buyers would 
place would scarcely repay them for 
making spring quotations.

Although all the dress goods cor
porations expect to open late, it will 
not surprise close observers :f prices 
are made by some producers about 
the middle of this month. The pre 
valent opinion is that spring purchase 
will be restricted because of the un
certainty of prices. The jobbers will 
not be disposed to make extensive 
commitments even if prices are fig-

itred on a free wool basis, because i 
after the turn of the year foreign J 
manufacturers who need business may 
come over as they did when the W il
son bill was in force with all kinds 
of quotations. The doubts that sur
round the future may be taken as 
precluding speculative buying. Under 
these circumstances domestic mill 
agents consider it reasonable to p r e 
sume that the jobbers and other large 
purchasers will proceed very cautious
ly-

Domestic manufacturers will have 
sample cards ready for the jobbers 
practically as soon as their lines are 
opened so that second hands will nor 
be hampered when they start out in 
search of spring orders. On dress 
goods made of foreign wools or of 
blends of foreign and domestic wool 
manufacturers figure their costs on a 
free wool basis. If the duty on wool 
is not abolished until December 1 the 
mills will not be able to make deliver
ies at the lower prices until after the 
turn of the year.

Advices from the W est state that 
the business placed on foreign dress 
goods for next spring is comparative
ly small, because the jobbers want to 
know what the domestic factors are 
going to do before entering into con
tracts on goods made abroad.

Some of the producers of cheap 
dress goods report a good re-order 
business on certain kinds of fabrics, 
and that it is difficult to procure the 
sort of merchandise wanted for early 
delivery. Desirable cheap dress goods 
are not in abundant supply, and it is 
stated that buyers are willing to pay 
advances in order to procure early 
shipments. Crepes were advanced 5 
cents a yard recently and the demand, 
according to selling agents, has not 
shrunk because of the higher price. 
The call for additional supplies of 
low and medium priced fall goods 
from the jobbers and the cutters can 
be best described as spasmodic. One 
day the orders are good, while the 
next day the total bookings are only 
fair. It is plain that buyers are not 
inclined to buy any more than they 
can sell readily.

Ice Cream by Mail.
A Nyack, N. Y., ice cream man is 

shipping ice cream by parcel post. 
He has devised a special package, for 
the purpose. It is a box made of cork 
slab protected on the outside and 
holds a quart of ice cream. The box 
weighs four pounds and the can of 
cream two pounds, making six pounds 
:n all. The manufacturer expects to 
deliver ice. cream to other patrons 
by the same method of preservation 
thus doing away with the large buck
et or tubs packed with ice. This in
vention was thought out by the manu
facturer long before the parcel post 
service went into effect, and it was 
designed to deliver cream anywhere 
without the inconvenience of packed 
ice. The ice cream will keep perfect
ly for five hours in this package.

If you can not originate good 
business-getting ideas, you can per
haps originate new methods of hand
ling the good ideas that other mer
chants have originated.

We are manufacturers of

Trimmed and 
Untrimmed Hats

For Ladies. Misses and Children

Corl, Knott & Co., Ltd.
Corner Commerce Ave. and Island St. 

G ra n d  R ap ids, M ich.

LAM SON

S in ce  1N7H
L a m a o n  C a r r i e r s  have m et ev e ry  

dem and of advancing  requ irem ents 
of m odern sto re  serv ice  un til to -day  
th e y  a re  found  indispensib le  in m ore 
th a n  E igh ty  Thousand A m erican  
S to res , rang ing  from  th e  th ree-clerk  
shop all up the line, to  the w orld 's  
m ost ce lebrated  and palatial e s ta b 
lishm en ts . from  D aw son to  M exico 
C ity , from  N ew  Y ork to  M anila.

A sk Your Neighbor  

Wire, Cable, Tube and te ll Carriers.

TH E LAMSON COMPANY  
BOSTON. U. S. A.

L s e r v i c e J

S u m m er tim e  Is T e a  T im e
Nothing so Refreshing, Invigorating and 

Bloodcooling as Delicious Iced Tea.
We recommend our

PEERESS

ICE TEA BLEND
As the acme of perfection. Scientifically blended 

specially for Iced Tea, from the choicest growths of 
Ceylon and India. Put up in handsome 10 lb. caddies.

THE TEA HOUSE

JUDSON GROCER COMPANY 
The Pure Foods House Grand Rapids. Mich.
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New Science of Shoe Retailing—Dis
play Cases.

W rit te n  fo r th e  T rad e sm a n .
Too much stress cannot he laid 

upon display as a want-creator for 
articles in the retail shoe merchant s 
line. It is not putting it too strongly to 
say that the show window is the shoe 
merchant’s first hid for public favor; 
and the display cases on the in te n d  
are modern accessories for following 
up tentative impressions and crystal
lizing them into actual sales. The shoe 
dealer who takes his function serious
ly and honestly strives to master the 
laws and principles oi successful mer
chandising will give a lot of time 
and thought to shoes, findings, shoe 
ornaments, and all subsidiary stock; 
and the more thoroughly he goes in
to the subject the more evident it 
will become to him that it pays to dis
play the goods he wants to sell.

It would be an interesting thing to 
study the growth and development of 
display as applied to shoes, showing 
how our pioneer merchandisers be
gan in a very unpretentious manner 
to exhibit in their quaint, old-fashioned 
windows a few pairs of boots and 
shoes. And if the text of such a 
treatise could be adequately illustrat
ed by typical windows showing the 
several important stages in the prog
ress of display down to the present, 
the work would not be without a con
siderable historic value to those who 
care for such things. But this series 
of articles must coniine itself to prac
tical matters.

At first the display of shoes was . 
limited to display windows, and often 
these windows were small, dingy and 
unattractive. Indeed the windows 
were in tone with the general appear
ance of the store front—which was 
far from adequate, as we now see it 
But the idea gradually developed of 
a better arranged, more attractive 
looking store, and under the spell of 
this idea store fronts of all kings 
began to undergo transformations at 
the hands of architects and buildc - 
—with the result that we have to-day 
the modern shoe store window. The 
height of the floor and the arrange
ment of the back of the window are 
intelligently decided upon so as to 
accentuate the good qualities of the 
merchandise to be displayed therein 
Instead of painted floors and backs 
of the same material, the finest 
cabinet woods in rich finishes are 
used, with art glass and mir
rors. Also artistic shelves and 
window fixtures are used instead of 
the crude window fixtures of other 
days. And much attention is being 
paid to the highly important matter 
of illumination—for the shoe window

that does the maximum of service is 
the window that attracts by night 
as well as by day.

But the truly striking thing about 
this matter of display as elaborated 
by the shoe merchant lies in the fact 
that it did not stop with windows 
at the front of the store. I t  got into 
the store and worked its way back.
It began with the findings case. And 
they were at first small and unpre
tentious enough. Xow we have the 
island case—usually located outside of 
the main store room between the two 
windows—and many kinds and styles 
and sizes of interior cases wherein 
may be displayed a little of most any
thing and everything the store car
ries. There are wall cases and cabi
nets and sometimes there are long 
shimmering glass counters made up 
of large uniform units each of which is 
a co'midete display case, divided it may 
be made into suitable compartments 
and provided with glass shelves of 
different widths. So, when one now
adays goes into a typical shoe, store 
of the metropolitan type, shoe store 
merchandise of all kinds is every
where in evidence. Owing to the 
fact that most shoe dealers are not 
provided with facilities for display
ing all lines of their merchandise— 
and if they were such immense dis
plays might prove confusing to the 
average customer—it is best to dis
play certain leathers and lasts, and 
certain types of shoes, as dress shoes, 
outing footwear (in season), slippers, 
novelties, and shoes for occasional 
or special wear; findings of all kinds; 
juvenile footwear of the more un
usual types; hosiery and such other 
subsidiary lines as the store may car
ry.

The want-producing possibilties of 
an interior disjilay are in direct ratio 
to the attractive qualities of the goods 
displayed. Therefore the wise dealer 
wiH exhibit the best, the most fetch
ing and modish, out of all the lines 
he wishes to feature.

It is through the medium of inter
ior displays that many latent wants 
are developed into actual demands for 
the goods. You know how this is 
in your own experience. You see in 
a show case in some store an article 
or device that is comparatively new 
to you. At the time you are not 
conscious of any particular desire for

The name itself is enough, for during the many 
years this sturdy shoe for hard, every day use has 
been on the market, it has been a guarantee of quali
ty, workmanship and good, hard service.

Rindge, Kalmbach, Logie & Co., Ltd.
Grand Rapids, Mich.

School Days Are Near at Hand
How is your stock of

School Shoes

HIRTH-KRAUSE CO. 
Tanners and Shoe Manufacturers 

Grand Rapids, Mich.

No. 2315—Gun metal calf, button, welt.

‘‘Playmate” Shoes for Misses and Children fit the foot, 
and please in comfort and service.

Let us send you samples of No. 2315.
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it; but seeing it there awakens your 
curiosity or interest, which you betray 
either verbally or otherwise to the 
salesman, and he shows you the ar
ticle or device, expatiates on its uses, 
merits etc., and you end up by buying 
it. The thing that sold you the ar
ticle was good salesmanship, to be 
sure, but back of the salesmanship 
was good advertising in the mattei 
of display. I t  was seeing the thing 
that first made you aware of its ex
istence and interested in its uses. And 
this is the whole secret of the value 
of the interior display; it exhibits the 
goods you want to sell to the people 
who are likely to buy at a time they 
are most susceptible to buying im
pressions. I t  is advertising of a 
most intensive type. It pays big.

Cid McKay.

Distinction Between Shoe Salesman 
and Star “Peddler,”

The personal appearance of the 
traveling salesman is a subject of a 
great deal of discussion and each man 
and each line demands certain quali
ties of dress, as well as brains.

A man with a high-grade line of 
shoes would look ridiculous were he 
to wear a “loud” suit of clothes and 
display a large amount of jewelry and 
wear freakish footwear. Richness of 
dress is the dress which displays th ;  
man and not the fabric. Therefore, 
clean linen and well-fitting clothes of 
modest patterns, clean shaved face 
and clean finger nails, together with a 
bright, healthy smile and absolute 
frankness of manner are sure to win 
against all other odds.

Display your line with intelligence 
and neatness and make it easy for the 
buyer to see clearly what your line 
contains. Many men unpack their 
trunk and stand their shoes side by 
side on the sample table and then 
consider that they are ready for the 
buyer.

But the successful salesman con
siders his buyer and his time and so 
displays his shoes according to the 
leathers, or lasts, or styles. He may 
place his patent leathers together, 
then gun metals Russias, etc., or he 
may group them according to the 
lasts, arranging them in order from 
the lowest receding toes to the high 
broad toe last.

This method of displaying samples 
makes it easy for the buyer to see at 
a glance just what toes or just what 
leathers you are showing. This sys
tem saves the time and eliminates the 
usual confusion in tbe buyer’s mind 
upon entering the samp’e room. He 
is looking for styles and general a >- 
pearance and a clear displays lie'p, 
him as well as the salesman.

The present age is an age of trying 
to get what we want and this extends 
from the consumer back through to 
the buyer. Beyond doubt the present 
age is producing better shoes than our 
fathers and grandfathers bought, both 
in workmanship and quality.

To realize this, you must look back 
to the time when leather boots, made 
by a poor, old, tired cobbler, were sold 
from $8 to $16 and up, per pair, and 
then had to be broken in and filed 
in the inner sole to smooth the pegs 
or rough stitches. To-day we have our

superior and ever improving machin
ery for workmanship and (comparing 
grades) better leather, made by 
superior tanning processes. The man 
who formerly paid $16 for his boots 
is well and comfortably fitted to-day 
in shoes retailing at from $5 to $8.

It  is a great error of many sales
men to-day to talk too much about 
what prices their line represents. Why 
not talk to our buyers as we would 
our real friends? W hy not tell them 
that our shoes are made of the best 
leathers procurable, and that the in
side of the shoe is of the best m ater
ials used for the purpose? Why not 
insist upon the buyer getting what 
his trade wishes in quality, and not 
in price?

Why do we all try to beat the other 
man’s price, rather than make the 
best quality shoe and charge the right 
price?

Everybody likes to feel that their 
best interest is being looked after by 
their merchant, the dealer from whom 
they purchase their clothes, shoes, 
etc. No consumer can be posted on 
the quality of everything he buys and 
so he must rely upon his retail dealer. 
The dealer must in turn rely upon the 
salesman. Why should the dealer ad
vertise shoes at a certain price rather 
than shoes of a certain quality and in
vite the people to the store to see 
his display? People to-day are pur
chasing better grades of shoes than 
ever before. They know that low- 
priced shoes are not cheap or econom
ical. There should be more stress 
put upon quality and people so con
vinced would make a mighty army 
against the so-called “Sample Shoe 
Store.”

It has been said many times that a 
salesman is one who sells a man what 
he does not want. That is not true. 
Such a policy will overload and dis
gust the best dispositioned dealer. 
Make a man want what you have an 1 
he is pleased to buy it and price does 
not stop him. When you do this 
you have a satisfied and interested 
customer, and a real and surely true 
friend. When this plan is used the 
shoe salesman becomes a true repre
sentative and is no longer a “peddler.” 
—Shoe Retailer.

Fussy Customers.
The fussy, particular customer is 

avoided by some clerks in every store.
But very well-conducted business 

wants the trade of fussy, particular 
people as well as the trade of others.

Some of the best customers which 
many stores have are of this kind.

Although hard to please, it fre 
quently happens that the fussy, par
ticular class of people buy the best 
goods and are the best pay. These 
same fussy, particular people, have 
friends, and what they say about the 
store and about you counts just as 
much as the opinion of others. It 
requires much patience to please some 
customers of this kind, but it pays.

The trick in handling a fussy cus
tomer is to keep from letting her 
know that you know she’s fussy 
Many young sales clerks betray them
selves here because of inexperience. 
Just remember that it takes little tact 
to deal with a pleasant person who 
seldom asks a price or who never

shops around, but it takes thought
fulness to meet and agreeably serve 
all comers. Give the fussy woman 
her own way. Agree with her. Sym
pathize with her.

Any man can get mad and quit 
his job, but it takes the right kind 
of a man to get mad and stick to it 
and do better.

Her Tongue.
Doctor Grabbe had almost suc

ceeded in dismissing* Mrs. Gassoway, 
when she stopped in the doorway, ex
claiming :

“Why, doctor, you didn't look to 
see if my tongue was coated!"

“ I know it isn’t,” said the doctor 
wearily. “You never find grass on a 
race track.”

% ■  W Ö N D E R g U L

Up-to-the Minute 
Snappy Shoes for 
Men Who Know

Tans or Blacks

Goodyear Welts

This shoe is No. 114 at $3.00 
The Tan is No. 133 at $3.00

Less 10% in 10 days.

Grand RapidsiShoe &Rubber(ç>.
The Michigan People Grand Rapids

Tradewinners 1913

B u ilt  fo r  S erv ice
Wear Like Iron

In Stock  
Ready for 
Shipm ent

Mail Orders 
Solicited and 
Prom ptly  
A ttended to

N o. 979—Men’s Gun Metal Calf. Button, Goodyear W elt, %
Double Sole, up-to-date, perfect fitting last . . Price

N o. 940—As above, B lu c h e r .................................................. Price ( 2 * 3 5

HEROLD-BERTSCH SHOE CO. M frs. o f S e rv ic e a b le  F o o tw e a r
G ra n d  R ap id s, M ich igan
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FROM  F A T H E R  T O  SON.

Transition in Management of Pioneer 
Shoe House.

For many years the shoe manu
facturing and jobbing establishment 
of Rindge, Kalmbach, Logie & Co. 
was a copartnership, each partner 
owning one-quarter interest in the 
business. Some years ago the institu
tion was merged into a copartnership 
association limited under the style oi 
the Rindge, Kalmbach, Logie Co., 
Ltd. The death of Mr. Logie last 
fall and the death of Mr. Rindge this 
spring has necessitated some changes 
in the management of the business 
and this has been accomplished by the 
merging of the business into a cor
poration under the style of the Rindge, 
Kalmbach, Logie Co. The new cor
poration has a capital stock of $450 - 
000, of which $200,000 is preferred 
and $250,000 common. The preferred

Secretary—Wm. Logie,
Treasurer—Henry Krekel.
The interest of the late Mr. Rindge, 

which was a one-quarter interest in 
the business, was willed one-half to 
his son and one-half to his daughter. 
The company has purchased Mrs. 
lleald 's stock, so that the Heald fam
ily will have no voice in the manage
ment of the institution.

Tlie building in which the factory 
and jobbing house is located is not 
owned by the corporation, but is 
owned by Mr. Kalmbach, Mr. Krekel, 
the estate of Wm. Logie, H. C. 
Rindge and Mrs. Anna R. Heald.

The change in officers marks the 
handing down of business from fath
ers to sons and, under the circum
stances, the new corporation will be 
really a continuation of the old co
partnership association limited, be
cause the young men who are now 
in active control of the business will

H. C. Rindge, Vice-President.

their fathers and the good reputation 
the house has enjoyed in consequence.

The new men at the helm are not 
unfamiliar with the business and the 
duties now devolving upon them. 
They have been carefully trained by 
their fathers for the positions they 
are now called upon to fill, so they 
undertake their new duties with a

comprehensive knowledge of the busi
ness which will serve them to useful 
purpose in the life work they have 
undertaken.

When you take on a green clerk, 
see that you don’t expect too much 
of him. Remember how you once 
felt when in the same position.

John George Kalmbach, President.

stock will be held altogether by the 
incorporators, as it really represents 
the money the}- have been loaning 
the institution in the past. The com
mon stock is divided among eight 
stockholders as follows: J. G.
Kalmbach, J. G. Kalmbach, trustee. 
Estate of Wm. Logie, Frederick 
Krekel, Henry G. Krekel, H. C. 
Rindge, Jr., Geo. W. Kalmbach, Wm
G. Logie.

At a meeting of the stockholders, 
held one day last week, live directors 
were elected as follows: J. G. Kalm- 
bach, H. C. Rindge, Wm. Logie, 
Henry Krekel and George Kalmbach.

At a subsequent meeting of the 
directors the following officers were 
elected :

President—J. G. Kalmbach,
Vice-President— H. C. Rindge,

naturally follow in the footsteps of 
their fathers to a considerable extent. 
Mr. Kalmbach will not give the busi
ness active attention, although he 
will undertake to visit the office once 
a day. Harry C. Rindge will look 
after the credit department, taking 
up the work where his father left off 
and carrying it forward to successful 
conclusion. W|m. Logie will manage 
the buying department, assisted by 
Geo. Kalmbach. The newT men at the 
helm feel that they possess the good 
will of the community and the cus
tomers the house has served so well 
and faithfully for so many years and 
it goes without saying that the best 
wishes of the trade will be with the 
young men in the efforts they are 
making to maintain and perpetuate 
the good name so long enjoyed by Wm. Logie, Secretary.



A u g u s t 27, 1913 M I C H I G A N  T R A D E S M A N 21i
BANKRUPTCY MATTERS.

Proceedings in Eastern District of 
Michigan.

D etro it, A u g u s t 19—In  th e  m a tte r  of 
Jac o b  J .  S h tu ck o , b a n k ru p t, D etro it. 
H e a r in g  on sale  of re a l e s ta te .  T h e re  be 
ing  no ob jec tion  a n d  all p a r t ie s  p re s e n t 
co n se n tin g  th e re to , o rd e r m ade  a u th o r iz 
in g  th e  tru s te e  to  ex ecu te  a  deed  of all 
th e  rig h t, t i t le  a n d  in te re s t  of b a n k ru p t 
in  a n d  to  th e  sev e ra l p ieces of p ro p e rty  
schedu led . In  th is  m a tte r ,  th e  t ru s te e  
lia s  now filed h is  final a cc o u n t sh o w in g  
th e  sum  of $150 on h and  a n d  a  final 
m e e tin g  of c re d ito rs  will be called  w ith in  
th e  n e x t ten  d ay s  o r  tw o  w eek s to  close 
th is  e s ta te .  T h e  d iv idends, if any , to 
c re d ito rs  w ill be sm all.

In  th e  m a tte r  of Roy E . Ju b b , b a n k 
ru p t, H ow ell. F in a l m e e tin g  of c re d ito rs  
held. E s ta te  o rd e red  closed, th e  tru s te e  
d isch a rg e d  a n d  h is  bond cancelled .

In th e  m a tte r  of Je ro m e  P ro b st b a n k 
ru p t, D e tro it. F ir s t  m e e tin g  of c re d ito rs  
held. T he  bankrup t! w as  sw o rn  a n d  e x 
am in ed  by R efe ree  Jo sly n . S am uel B. 
S tan d is li a p p o in ted  tru s te e ,  w itli bond 
fixed a t  $50. C ase  co n tin u ed  to  Sep t. 16.

In  th e  m a tte r  of Jo h n  K aed ing , b a n k 
ru p t. D e tro it. F ir s t  m e e tin g  of c re d ito rs  
held. C am pbell a n d  D ew ey a p p ea re d  fo r  
b a n k ru p t. B a n k ru p t sw o rn  a n d  ex am ined  
by R eferee  Joslyn . O rd e red  th a t  no 
tru s te e  ue ap p o in ted  an d  no f u r th e r  m e e t
in g s  of c re d ito rs  held.

In  th e  m a tte r  of F red  R. M iles, b a n k 
ru p t, D e tro it. F ir s t  m e e tin g  of c re d ito rs  
held. Jo h n  J . Z im m er a p p ea re d  fo r 
b a n k ru p t. B an k ru p t sw o rn  a n d  ex am in ed  
by  R eferee  Jo sly n  a n d  by  M r. F o s te r , of 
I>ansing, w ho  a p p ea re d  fo r  c re d ito rs . 
H a r ry  A. S ilsbee, L an s in g , ap p o in ted  
tru s te e .  H is bond w as lixed a t  $100. O r
d e r  m ade  th a t  b a n k ru p t file am en d ed  
sch ed u le  B - l ,  sh o w in g  a n y  rea l e s ta te  
In w h ich  lie m ay  be in te re s te d  a n d  p a r 
tic u la r ly  th e  d a te  of d eed  of th e  tw o 
lo ts  in L a n s in g  a t  th e  tim e  w hen  his 
w ife  d ied an d  th e  d a te  a s  n e a r  a s  m ay  
be w hen  th e  deed  w as c h an g ed . Also 
tlie  d a te  w hen  deed w as reco rd ed ; th a t  
h e  a lso  schedu le  h is  in te re s t  in  a  c e r 
ta in  la n d  c o n tra c t  fo r  p u rc h a se  of a. 
ho u se  and  lo t in th e  c ity  of Ion ising  
g iv in g  d a te  of o rig in a l c o n tra c t  a n d  d a te  
w hen , if a t  all. th a t  c o n tra c t  w as  c h an g ed  
a n d  w h e th e r  o r n o t t h a t  c o n tra c t  has 
been  reco rded . C ase  co n tin u ed  to  Sep t. 
2. T h e  tru s te e  lias  filed h is  a cc e p ta n ce  
of h is  t r u s t  a n d  h is  bond  du ly  app ro v ed  
by  th e  re fe ree .

A u g u s t 22—In th e  m a tte r  of G e rh a rd t 
R elin , b a n k ru p t, A d rian . F i r s t  m e e tin g  
of c re d ito rs  he ld  by  R efe ree  Jo sly n  a t  
M onroe. I rv in g  K napp , b e in g  sw orn ,

sa id  th a t  he  h ad  ju s t  no tified  th e  b a n k 
ru p t, w ho w as  ac ro ss  th e  s t re e t ,  th a t  
th e  re fe ree  h ad  d ire c te d  h im  to  a p p e a r  
a t  th e  m ee tin g  a n d  th a t  th e  b a n k ru p t 
h ad  re fu se d  to  a p p e a r  a n d  a t te n d  un less  
a  M r. K iley, an  a t to rn e y  (n o t b a n k ru p t 's  
a t to rn e y ) ,  cam e w ith  h im . T h e  b a n k ru p t 
a p p ea red  w ith  Jo h n  J . K iley  a c t in g  a s  
h is  a tto rn e y . J . Golden Zabel w as  
e lected  tru s te e , w ith  bond of $1,000. T he  
fo llow ing  a p p ra ise rs  w ere  a p p o in ted : 
F r a n k  B ice, J a m e s  A lban  a n d  E a to n  
R u rk itt .  A d jo u rn ed  to  S ep t. 16.

A u g u st 23— In  th e  m a t te r  of th e  p e t i 
tio n  of C h arle s  C. Sehoen a n d  O tto  J . 
B aisch , c o p a r tn e rs  a s  S ehoen & B aisch , 
d ea le rs  in m en ’s fu rn ish in g  goods a t  
A d rian , v o lu n ta ry  p e titio n  a n d  schedu les  
filed w ith  th e  D is tr ic t  C lerk  and , in th e  
ab sen ce  of th e  Ju d g e , du ly  re fe rred  to  
R eferee  Jo sly n  fo r h is  a c tio n  th e reo n . 
A n o rd e r  a d ju d ic a tin g  th e  sa id  p e ti t io n 
e rs  b a n k ru p ts  h a s  been  m ade  an d  C h arle s  
L. R o bertson , o f A drian , ap p o in ted  c u s 
to d ian  to  ta k e  possession  of th e ir  a s s e ts  
a n d  hold sam e  p en d in g  th e  e lection  of 
a tru s te e .  T h e  cu s to d ian  is a lso  d ire c t
ed to  p roceed  to  ta k e  an  in v e n to ry  a n d  
cau se  an  a p p ra isa l  to  be m ade  a s  soon 
a s  possible. T he  b a n k ru p ts  sch ed u le  no 
secu red  o r  p r io r i ty  p a r tn e rs h ip  deb ts . 
T h e  fo llow ing  u n sec u re d  c re d ito rs  a re
lis te d :
S w iss A m e ric a n  K n itt in g  M ills,

G rand  R ap id s  ..................................$ 93.08
E. E. F r a n c is  <& Co., N . Y. C ity  9.00 
S h a le r U m b re lla  Co., W au p u n , W is. 1.92 
B e rlin e r S tr a u s s  & M eyer, N . Y. 75.00
F ra n k  S'ehoble & Co., P h i la ...........  144.00
T h e  D olph in  H o sie ry  Co., Toledo 63.03
D elpark , Inc ., N . Y. C ity  ...............  40.00
T o w n sen d  G race  Co., B a ltim o re  . .  338.00 
T h e  O rn s te in  & R ice Co., C in c in 

n a t i  .....................................................  180.69
H . B rib in g  & Co., D e tro it ...............  33.62
T h e  E m erso n  C ap Co., Toledo . .  64.90
M eyer H ess  & Co., C h icago  ...........  35.00
C row ley B ros., D e tro it .....................  31.10
C in c in n a ti G a r te r  Co.. C in c in n a ti 24.00
L. T. L ochner. A d rian  .......................  136.52
P a r is  B e lt & N o v e lty  Co., C hicago 16.50 
T h e  L e n a h a n  B a r ry  Co., R o ch e s te r  72.82 
T h e  B aird  IT ntiedt Co., B ethel,

C onn ........................................  334.00
A aron  S ands, C leveland  ...................  48.92
H ull B ros. U m b re lla  Co., T oledo 18.00
N ew to n  i t  Co., H om er, N . Y ..........  30.13
P h o e n ix  K n itt in g  W o rk s , M ilw aukee  6.29
E lite  G love Co.. G loversv ille  ......... 37.43
B uffalo T ru n k  M fg. Co., B uffalo  . .  93.65
C h icago  R u b b er Co., C h icago  . . .  7.50
G eorge P. Id e  i t  Co., C h icago  . .  718.37 
C h arle s  L. R o b ertso n , A d ria n  ...1 ,350.00 
C leveland  K n it. M ills, C leveland  114.54 
F e ld s te in  B ros, i t  Co., N. Y. C ity  75.00

T o ta l ............................................... $4,243.01
T h e  p a r tn e rs h ip  a s s e ts  a re  show n  a s : 

C ash  on h an d  ......................................$ 3.11

S tock  in  tra d e  an d  f ix tu re s  ........... 3,000.00
D eb ts  due  on open  a cco u n t . . . .  791.58
P a id  to  a tto rn e y s  in th is  p ro ceed in g s  50 00

B a n k ru p ts  each  c la im  $250 a s  exem pt. 
N o  m e e tin g  of c re d ito rs  h a s  a s  y e t been 
called.

In  th e  m a t te r  of Jac o b  F . M eier Co., 
b an k ru p t, D e tro it. T h e  final d is tr ib u tio n  
sh ee t h a s  been  m ade  up  an d  fo rw a rd ed  
to  th e  tru s te e  to  issu e  ch eck s  th e reo n . 
T h e  to ta l c la im s  filed a n d  allow ed  w ere  
$835.43 secu red  a n d  $17,004.05 unsecu red . 
T h e  to ta l  a s s e ts  rea lized  from  th e  p ro p 
e r ty  a g g re g a te d  th e  su m  of $13,441.92. 
w h ich  h a s  b een  o r w ill be d isb u rsed  a s  
fo llow s: D iv idends to  u n secu red  c re d 
ito rs  $10.936.80; d iv id en d s  to  sec u re d  an d  
p rio r ity  c la im an ts , $835.43; d ep o sit fees, 
$30; com m issions  a n d  o th e r  co m p en sa tio n  
of re fe ree , re ce iv e r an d  tru s te e ,  $404.14; 
a t to rn e y ’s fees  $250; all o th e r  ex penses.

$985.55. U pon p a y m e n t of th e  final d iv i
d ends  th e  e s ta te  w ill be  closed, th e  t r u s 
tee  d isch a rg ed  a n d  h is  bond cancelled .

In th e  m a t te r  of J e s s e  D. P a tte rs o n , 
co n d u ctin g  a  je w e lry  b u s in ess  a s  R. S. 
tie J . D. P a tte rs o n , b a n k ru p t, P o r t  H uron . 
In  th is  case , th e  final d is tr ib u tio n  sh ee t 
h a s  been  p re p a re d  an d  fo rw a rd ed  to  th e  
tru s te e , J a m e s  A. M uir, P o r t  H u ro n , to 
is su e  checks th e reo n . T h e  to ta l  c la im s 
tiled an d  allow ed  in th is  e s ta te  am o u n ted  
to  sec u re d  c la im s, $216.03, a n d  unsecu red  
c la im s, $38.376.63. T he  to ta l  a s s e ts  
re a lized  am o u n ted  io  $12,148.39, w h ich  
w ill be d isb u rsed  a s  follow s: D iv idends 
to  u n secu red  c re d ito rs  $8,323.24; d iv i
dends to  p r io r i ty  c la im an ts , $216.03; com 
m issions  and  o th e r  co m p en sa tio n  of re f 
eree. re c e iv e r a n d  tru s te e ,  $489.20; de
p osit fees, $30; a t to rn e y  fees, $1,140; all 
o th e r  expenses, $1,949.92.

ONLY T W O  WEEKS MORE

¿ / R A M O N A S
L. J. DeLamarter, Park Manager 

A  Remarkably Good Bill of Vaudeville 
ALL WEEK, ST A R T IN G  M ONDAY, M A TINEE, AUGUST 25

THE BLANK FAMILY
European Juggling Novelty

BOUDINI BROTHERS
Accordonists

HYMAN MEYER
The Man at the Piano

HOWARD AND LAWRENCE
In their Comedy Sketch the “Cigar Girl”

3 O’CONNOR SISTERS
Singing and Dancing______

Hanlon, Dean & Hanlon
Comedy Equilibrists______

THE DE DOIS CIRCUS
Monkeys, Dogs, Ponies, Burrows

M atinees a t  3:00, 10c. 20c Evenings a t 8:30. 10c, 25c. 35c. 50c
D own tow n se a t sale a t  P E C K 'S  Drug S to re

A show that the children will enjoy. Bring them out some afternoon 
this week and let them see these remarkable TRAINED ANIMALS.

M IC H IG A N ’S BEST
The West Michigan State Fair

A T GRAND RAPIDS

S E P T E M B E R  1 -2 -3 -4 -5

Open Day and Evening Grounds, Buildings and
Splendid Fire Works Display Exhibits Brilliantly 
Pain’s Battle of the Clouds Illuminated

Best of Racing Programs Fastest Race Track in the Country
N ew  Management N ew  Grandstand N ew  Features
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Real Salesmanship Better Than Or
der-Taking.

W rit te n  fo r th e  T rad esm an .
Merchants engaged in the crockery 

and glass trade suffer, as do dealers 
in other lines, from the inefficiency of 
salesmen—those salesmen who, far 
from helping to dispose of the goods, 
leave the goods to practically sell 
themselves. This lack of initiative 
is, in most cases, due, not to inability 
to sell, hut to a misconception of what 
real salesmanship is.

“I had an experience of that sort a 
few years ago,” states one merchant. 
“For a number of years I had been 
selling china in colored designs— 
flowers and wreaths and ferns and 
roses had comprised, with slight varia- 
tios, our stock in trade. Just then 
a new line came in—a plain, gilt and 
white line of goods, very pleasant to 
the eye. I t  ‘took’ tremendously 
with our customers—took so well, in 
fact, that whenever we showed it, 
there was no more chance left for the 
colored stuff. The result was that I 
found myself loaded with a lot of 
fiower-and-fern china that stayed on 
the shelves, rapidly eating up so 
much in interest and breakages and 
storage charges that it looked as 
though the ultimate profits would 
soon vanish. And, at that, so slowly 
did it move that I was afraid that in
stead of ultimate profits, however nar
row. I might have to face a dead loss.

“The only remedy was to push the 
stuff and push it hard. I told the 
clerks to push it—to shove the gold 
lined goods back where they wouldn t 
attract the customer's notice and when 
there was a call for china, to talk up 
the colored line first. Yet, in nine 
cases out of ten, the advent of a 
china customer would be followed by 
the clerk declaring, “W e’ve just the 
thing you want. Mrs. Blank, —and 
then trotting nut the gilt stuff right 
away, without the slightest effort to 
sell the goods that I was anxious to 
see sold.

“The gilt stuff sold, of course. The 
clerk saved time. But I was running 
the risk of ultimate loss on a big 
stock of colored china that ought to 
have been cleared out.”

The clerk who sells in this fashion 
thinks she has made a sale. Really, 
the sale could have been made just 
as quickly by the china itself with 
a price tag attached. The clerk mere
ly served as an order-taker, and an 
order-taker is thousands of miles re
moved from a salesman.

The true salesman or saleswoman 
isn't content to follow the line 
of least resistance. Of course, it’s 
the salesman's business to give the 
customer what she wants. But in this 
instance the average customer didn t

start buying with any particular pre
judice. The difficulty was that the 
clerk, knowing which line sold the 
most readily, brought forward that 
line first—when she would have done 
better by the store had she brought 
forward the lines that were hard to 
sell, holding in reserve the easy sell
ing goods to be brought to the front 
only as a last alternative.

Suggestion is useful in pushing out 
the goods that are apt to lag upon 
the shelves. Suggestion is also ex
cellent in introducing new lines to 
the customer’s notice. Furthermore, 
it helps to hold sales where the goods 
first asked for do not prove up to the 
customer's expectations

Many gentlemen visit the china 
shops in search of bir thday presents 
for lady friends. Tile average cus
tomer has in mind one or two articles 
—possibly a jardineire, or a fancy cup. 
The ordinary clerk is content to show 
just these things If they do not 
fully satisfy the customer the latter 
says, “Oh, I guess I won’t buy any
thing to-day”—and goes elsewhere.

The wide-awake clerk, when it be
comes evident that the articles ori
ginally asked for don't suit, isn’t satis
fied to let the customer go. Instead, 
she will suggest other things. The 
china stock is very comprehensive 
when it comes to suggestions for 
birthday presents—fancy china of 
all sorts, and bric-a-brac and glass
ware, including cut glass. The cus
tomer's idea of a suitable present is 
usually pretty hazy. Here is where 
the clerk, who is better posted re
garding possibilities in china, can help 
the customer immensely in making a 
selection. The very trouble the clerk 
goes to in showing articles will in 
many cases prove the deciding factor 
in clinching a sale.

The same idea holds good all along 
the line. It takes but a minute to 
call the attention of a customer to 
the fact that a new lot of china is in, 
or that special bargains in fancy cups 
a re being advertised for Saturday. 
You don’t always make a sale as a 
direct result of such suggestions, but 
you do create the impression in the 
customer's mind that you are anxious 
to be of service—and that is a feeling 
which is all powerful in building up 
a reputation for your store. And, 
more than that, you are selling in 
the right way, and training yourself 
thoroughly in the habit of suggestion, 
which will in time entitle you to rank 
as a salesman of the first class.

William Edward Park.

The men who have the most curi
osity to know all about everybody’s 
else business generally have the least 
curiosity to know all about their own. Use Tradesman Coupons
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FOLLOW ED T H E  GLEAM.

Farmer Found the Gleaner Propa
ganda Fallacious.

A farmer who was caught by the 
pretentious promises of the Gleaner 
exploiters and ate the bread of b i t 
terness in consequence writes the 
Isabella County (Mt. Pleasant) E n 
terprise of his experience, as follows:

I am out of the elevator business 
and am just a plain farmer, and I'll 
be gosh darned if I ain’t glad of it.
I never felt so proud of Mother 
Earth in all my life as I have in the 
last few days.

On July 26, 1913, J. F. Rowlader, 
Jesse Childs and William Cook re
leased me from all claims of every 
nature that I was on or might be 
holden for against the Farmers & 
Gleaners Elevator Co. or the Shep
herd Elevator Co. on payment of 
$200.00 to them.

And I want to say right here that 
these three men are the most honor
able, upright and honest men I ever 
saw or had any deal with. In  letting 
me out they were compelled to shoul
der anywhere from $800 to $1,000 
that they could have compelled me 
to pay. At this time it meant abso
lute ruin to me, and I will say, :f 
God sees fit to let me prosper, I am 
going to pay them dollar for dollar.

Business, men and people of Shep
herd, lend them a helping hand: say 
a good word for them. Men of their 
caliber are a valuable asset to any 
town or community. You can’t get 
too many of them.

It is thought by some that the di
rectors of the Farmers & Gleaners 
Elevator Co. pocketed some of the 
company’s money, but knowing them 
as I do, I can’t comprehend how any 
man with common sense could think 
for one minute that they would stoop 
low enough to do that. No sir, they 
never had one dollar, no not one red 
cent of the company’s money, but the 
company has had about $6,000 of 
their money as it stands to-day.

Ever look at it in that way? No,
I guess not, or you wouldn’t be so 
anxious to talk.

One of the most singular things 
about it is that people who never had 

.a  cent in the venture can tell you all 
about it and holler as though they 
had lost a million.

After two years with the elevator 1 
know more about that business than 
I did. But I am willing to admit 
I don’t know a gol dashed thing 
about them air crooks (and turns) 
that go with the selling end of the 
business. The things I have found 
out—and it cost me $1,250 to find our 
about the elevator business—you are 
entitled to know as eighty or ninety 
of you helped foot the bill.

1. I found that beans cannot Ire 
bought within 10 cents of Detroit 
market. We were told that. Do you 
remember? Of course you do. From 
30 to 40 cents is close enough the 
way the crops have been handled the 
last two years. In good seasons they 
could be handled closer than that, 
but never on a 10 cent margin.

2. The Bean Dealers and Hay 
Dealers Association is an absolute ne
cessity to elevators and I honestly

believe a benefit to the farmer. Don’t 
think now I am hired to write this.
I am trying to. tell you what I have 
learned.

3. Don’t think every elevator man 
is rich and has money to burn, just 
because every time you see him he 
is smoking a cigar. Nine times out 
of ten he is paying a good rate of 
interest on the money that bought 
that cigar.

4. I found the local elevator men, 
as a rule, are paying all they can for 
produce, and I find that we farmers 
put about as many over on them as 
they do on us. How many farmers 
are there around Shepherd who never 
put a few bags of damp grain in the 
bottom of his load and the dry bags 
on top and expect to sell the whole 
load from the sample? How many 
farmers never put little potatoes in 
the bottom of the crate and good 
ones on top? How many farmers 
never figured to get nice long timo
thy in the ends of every bale of hay?
I tell you, these elevator men are 
corkers and no mistake.

5. I found that your Board of Di
rectors didn’t know a thing about 
the elevator business, but Murphy 
d id(?). We were compelled to take 
his judgment. You know the rest.

6. I found the elevator business 
similar to a poker game—always 
some excitement and a chance to lo.se 
money.

7. I found that we don’t want to 
put too much dependence in these 
silver-tongued orators who tell us 
the world is our bir thright and we 
ought to have it.

8. I found co-operation is all 
right, but not in the elevator business. 
If you must go in, don’t go in with 
more than one partner and let that 
partner be you and yourself.

Don’t think that everything that 
is printed is true, boys, whether black 
or blue, pink or white. Don't go too 
fast, for sure as blazes you cannot 
last. Perry Thompson.

Reynolds Flexible Asphalt Shingles
H A V E E N D O R S E M E N T  O F L E A D IN G  A R C H IT E C T S

Vanity and Deceit.
The condition of deception is usu

ally self conceit.
The lambs would not flock to the 

stock exchange, bleating to be fleec
ed, if they did not have the fool idea 
that they are sharper than the expert 
shearers.

The farmer who buys the gold 
brick imagines, by Heck, that he’s 
pretty cute.

The swindlers are not so much to 
blame, after all, considering how their 
victims come pleading to be swindled.

If a man is genuinely honest with 
himself, refuses to pretend to under
stand more than he does understand, 
and does not wish to show off his 
cleverness, he will rarely be taken in.

That man is safest who knows his 
limitations. It is very difficult to get 
a modest person to make a fool of 
himself.

Tt is egotism that makes us ridic
ulous, and pride that snares our feet.

The door of self-crtntempt is self- 
conceit.

“Few men,” says Lord Halifax, 
"would be deceived if their conceit 
of themselves did not help the skill 
of those who go about to deceive 
them.” Frank Crane.

Reynolds Slate Shingles After Five Years Wear Wood Shingles After Five Years Wear

Beware of Imitations. Ask for Sample and Booklet.
Write us for Agency Proposition. Distributing Agents at

D etro it K alam azoo
S aginaw  B attle  C reek
Lansing  F lin t
Jack so n  Toledo

Colum bus Y oungstow n U tica M ilw aukee
C leveland  Buffalo S cran ton  S t. P au l
C inc innati R ochester Boston L incoln. Neb.
D ay ton  S y racuse  W orcester Chicago

A nd N E W  Y O R K  CITY

H. M. REYNOLDS ASPHALT SHINGLE CO.
Original Manufacturer, GRAND RAPIDS, MICH.

C H I C A G O
B O A T S

Graham & Morton 
Line

Every N ight

Safes That Are Safe

SIMPLY ASK US 
“Why do your safes save their 

contents where others fail?” 
SAFE SAFES

Grand Rapids Safe Go. 
Tradesman Building
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Grand Council of M ichigan U . C. T .
G ran d  C ounselo r—E . A. W elch , K a la 

m azoo.
P a s t  G ran d  C ounselo r—Jo h n  Q. A dam s, 

B a ttle  C reek.
G ran d  J u n io r  C ounselo r—M. S. B row n, 

S ag inaw .
G ran d  S e c re ta ry —F re d  C. R ic h te r , 

T ra v e rs e  C ity.
G rand  T re a s u re r—H e n ry  E . P e rry , D e

tro it.
G rand  C onducto r—W . S. L aw to n , G rand  

R apids.
G rand  P a g e — F. J .  M ou tie r, D e tro it. 
G ran d  S en tin e l—Jo h n  A. H a ch , J r .,  

C o ldw ater.
G ran d  C h ap la in —T . J . H an lo n , Jack so n . 
G rand  E x e c u tiv e  C o m m ittee—Jo h n  D. 

M artin , G rand  R ap id s; A ngus G. M c- 
E a c h ro n , D e tro it;  J a m e s  E . B u rtle s s , 
M arq u e tte ; L . P . T h o m p k in s, J ack so n .

Michigan K nights of the Grip. 
P re s id e n t—F r a n k  L . D ay, Jack so n . 
S e c re ta ry  a n d  T re a s u re r—W m . J . D ev- 

e reau x . P o r t H u ro n .
D irec to rs—H . P . G oppelt, S ag in aw ; 

J . Q. A dam s. B a t t le  C reek ; Jo h n  D. 
M artin . G rand  R ap ids.

M ichigan Division, T . P. A . 
P re s id e n t—F re d  H . Locke.
F ir s t  V ic e -P re s id en t—C. M. E m erso n . 
Second V ic e -P re s id e n t—H . C. C ornelius. 
S e c re ta ry  a n d  T re a s u re r—Clyde E . 

B row n.
B oard  of D ire c to rs—C has. E . Y ork , E . 

C. L e a v e n w o rth , W . E . C row ell. L . P . 
H ad d en . A. B. A llport, D. G. M cL aren , 
J . W . P u tn a m .

News of the Grand Rapids Boys. 
Grand Rapids, Aug. 25—The U. C. 

T. picnic was held at Manhattan 
Beach last Saturday. The attendance 
ran well up in the hundreds. Every
body brought baskets filled with plen
ty of good things to eat. At 1:30 p. 
m. the feast began. After dinner the 
programme of races was called. The 
following won prizezs:

Little girls' race—Geneva Fisher, 
first; Ruth May, second.

Little boys’ race—Jay Kingsbury, 
first; Wm. Cook, second.

Ladies’ race—Miss Helen 1-ox, 
first; Mrs. Elwanger. second.

Fat ladies’ race—Mrs. Westman, 
first; Mrs. Cain, second.

Potato race—Miss Scott, first; Miss 
Fox. second.

Fat men’s race—V m. Sawyer, first; 
Gene Scott, second.

Free for all—Abe Peters, first; Mr. 
Hagle, second.

Men's three legged race—Ed Bottje 
and W. FI. Fisher, first; John Chris
tensen and Abe Peters, second.

Last and best (baby show)—Mr. 
and Mrs. Paul Burn’s baby, first; Mr. 
and Mrs. John Christensen’s baby, 
second.

After this ice cream was served. 
All seemed to have spent an enjoy
able afternoon.

Mrs. B. A. Hudson was able to be 
out to attend the picnic.

Mrs. and Miss Schumacher, from 
Seattle, Washington, mother and s is
ter to John Schumacher, Hampton 
ave., were at the picnic.

We see by last week’s items that 
Jim Goldstein is going to speak a 
good word in regard to Grand Rap

ids and Barney Straiten. W e wish 
to state that we are more accustomed 
to see Barney without a hat on the 
G. R. & I. engaged in playing the 
famous game rum. We have often 
wondered how much Goldstein’s com
mission can be from the wholesale 
dry goods merchants, Burnham, Stoe- 
pel & Co. and Edson. Moore & Co. 
They take a large part of the columns 
used for Jim’s items.

Happy Harry D. Hydorn started to 
compete in the free-for-all race, but 
had to take himself out on account of 
straining a ligament in his left leg. 
We hope it will not be anything ser
ious.

Dont’ forget that Sept. 6 will 
be meeting night. Now that the hot 
weather is over try and get to one 
of these meetings before the end of 
the year.

Mr. O. W. Stark, the main spoke 
in the wheel was not present at the 
picnic. We supposed the Stark’s vis
iting days were over.

Mrs. Louisa Maria Souffrouw died 
last Friday at the age of 78 years. 
She was the mother of Brother E. A. 
Suffrouw. Wm. D. Bosnian.

Wafted Down From Grand Traverse 
Bay.

Traverse City, Aug. 25—Every 
council in the State seems to be plan
ning one great round up day for 
increase of membership. Traverse 
City Council has selected her date, at 
which time Grand District Deputy 
James F. Hammell will be with us. 
We are planning for some date in 
February.

C. R. Bell, of Mesick, for dogs.
W. F. Murphy is enjoying a weeks’ 

vacation sitting on the front porch, 
hirst vacation in eight years.

Herman C. Hoffman and family 
have spent a week in Milwaukee. 
Herman was over looking over a new 
line of samples, while the family spent 
the time wuth relatives and friends.

Well, at last, we are informed that 
the P. M. will erect a new and up- 
to-date depot in our city before an
other year rolls round. The business 
here has outgrown its present quar
ters. under the genial and careful at
tention of our agent, Mike Carroll.

We persume that Bill Bosman will 
have a heap of picnic news this week. 
Well, Bill has not altogether quit yet. 
Stick to it, old boy.

W. G. Wyman is spending his vaca
tion in the East and it is rumored that 
Bill is not coming back alone. Ten 
centers, please.

b red L. Me Knight, Simmons H ard
ware Co.’s commercial tourist, says 
the reason he wears a mustache is 
because it improves the eyesight.

Well, a person would have pretty 
good eyesight to see it.

Boys, have you secured that appli
cation for the next meeting? Help 
your friends. Our U. C. T. fraternity 
is a most valuable aid to social better
ment. It is one of the most extensive 
and effective lines in our day for the 
promotion of thrift. Get busy.

Geo. Leisvelt and John Mortz, of 
Grand Rapids, have not joined the 
Salvation Army at Petoskey but kind
ly offer their assistance in taking up 
the collection. They work both sides 
of the street.

H. R. Bradfield, of Grand Rapids, 
has a very neat little sample entitle 1 
Matrimonial Prospects. Best of wish
es, Homer. W e understand he has 
the agency for this Northern territory.

Kent Buttars was seen on the boat 
dock last Saturday afternoon by pas
sengers on the ferry boat. Nufsed. 
Ask some of the passengers on the 
boat.

Traverse City Council held its reg
ular meeting last Saturday night and 
everybody seemed to have a good 
time. Important business was trans
acted and C. W. Hauser, National 
Cash Register representative, was 
made a member, and we believe we 
have demonstrated to him that it is 
never too late to take an order. Fie 
surely made a hit with the boys and 
will make us a valuable member.

Sam Taylor met with a sad accident 
by burning his hand with a gasoline 
stove. We hope for a speedy recov
ery.

The Council extended a hearty vote 
of thanks to our base ball manager 
for securing such a valuable lot of 
players.

The Council would appreciate if I. 
K. Jacobs would use the word “de
ceased” instead of “diseased.” Really 
the latter word is not at all becoming 
to a member.

C. W. Hauser, we understand, car
ries a nice line of razors which he 
discovered floating down the river. 
Oh, you Alpena!

I. K. Jacobs displays his Irish tem
per when he tries to defend any one. 
If you want to fight why don’t you 
go to war. I. K. is a good fellow, 
but he talks too much.

Well, who cares?
We don’t.
Stop. Fred C. Richter.

Richter’s Management Questioned.
Traverse City, Aug. 25—W e were 

in sympathy with the powers that 
dissolved the oil trust, the beef trust, 
the sugar trust, etc., so when we read 
an account in last week’s issue of your 
valued paper of the ball game between 
Traverse City Council, 361, U. C. T., 
and the Committee of Twenty-one, 
written by the manager of the U. C, 
T. team, our highly developed sense 
of justice was enraged and our un
selfish consideration for some of the 
real ball players on the U. C. T. team 
prompts us to send you an unpreju
diced account of the game. The first 
four innings was a fine exhibition of 
base ball. F’laggart was in perfect 
form and the few hits that he allowed 
were really in the form of presents to 
men of whom he hoped to get substan
tial orders on Monday. Reynolds was

playing his usual perfect game behind 
the bat. Ford was showing class AA 
form and? with a few expensive errors 
by the short stop, the team was work
ing nicely and the score of 4 to 6 in 
favor of the U. C. T. team was an 
indication of the real strength of the 
contestants.

At the end of the fourth inning 
Pitcher Flaggart had to leave the park 
to catch a train for his cottage and 
Manager Richter was left to appoint 
a new twirler. With a Ban Johnson 
air Richter ignored the pleadings and 
protests of his team mates and walked 
into the pitcher’s box himself and 
then, my countrymen, the balloon 
went up! The sphere was swatted at 
will by men who have a record of 
not being able to hit an in-door base 
ball when it was lying on the ground. 
The thirty-five hits secured in this 
inning netted the merchants eleven 
runs and nearly exhausted the fielders 
who were kept busy chasing the bat
ted ball. Jack Aratta was sent in as 
short stop and showed excellent form, 
but early during the inning was sent 
from the field because he quietly hint
ed to the manager that he pull him
self from the pitcher’s box and send 
some one else in. By some really 
clever work by Ford at second and 
Cheney at first the merchants were 
finally retired.

Thacker took the pitcher’s box in 
the sixth inning and Manager Richter, 
like the boy on the burning deck, 
stood at short stop position, but his 
inning of pitching had completely ex
hausted him and all balls batted or 
rolled in his direction went, unmolest
ed, on their way out to the center 
fielder. The Twenty-Oners cut four 
more notches this inning and in the 
seventh and last inning with the new 
pitcher warmed up they were held to 
no hits, but one run on an error at 
short.

The score stood twenty to fifteen 
in favor of the Committee of Twenty- 
One. The U. C. T. team far outclass
ed the merchants and the score should 
have been fifteen to what ever the 
U. C. T.'s decided to hand the Twen
ty-Oners as a compliment. Jack Arat
ta or Irv Packard are being seriously 
considered as good timber for a new 
manager. A Past Counselor.

Experienced Salesman.
A nice clean German lad applied at 

a store for a job at selling clothing. 
The boss liked the applicant’s looks, 
but doubted his experience.

“Have you ever sold clothing?” 
asked the employer.

“Ach, yes!” answered the applicant.
“Good. W here did you sell cloth

ing?”
“Zwanzighundert Blankstrasse.”
“Where? I never heard of such an 

address.”
“I sold my clothes there.”
“Why, tha t’s a pawnshop!”
“Veil, vere you dink I sell my over

coat—at a drug store?”

HOTEL CODY
EURO PEAN

G R A N D  RAPIDS, MICH. 
Best Beds That Money Can Buy
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Honks From Auto City Council. 
Lansing, Aug. 25—Brother Lyman 

Hull reports a decided improvement 
in the condition of Mrs. Hull, who 
went to Grand Rapids recently for a 
surgical operation.

D. J. Riordan, Jr., infant son of 
Brother and Mrs. D. J. Riordan is 
suffering with a severely burned hand, 
acquired in an effort to investigate 
the workings of a gas stove while 
visiting in Chicago recently. The in
jured member is doing well, but it 
will be some time before he will be 
able to pull dad’s hair again.

Mrs. M. E. Sherwood attended the 
picnic at Pine Lake Saturday, but 
refrained from competing in any of 
the athletic contests. This is the firs* 
time she has been able to leave the 
house since receiving accidental in
juries four weeks ago.

Proprietor Richardson, of the Hotel 
Phoenix, at Charlotte, has remodeled 
the dining room and made other 
needed improvements. In  place of 
the old red wall paper he has applied 
a beautiful coat of white enamel pur
chased of Bro. Sherwood.

A few members of our Council 
should be criticised for placing num
erous small bets on the picnic ball 
game. Particularly wherein they 
won and we lost.

Who would suppose that our time 
honored citizen, Past Counselor and 
highly respected Jim Hammell would 
attempt to beat a newsboy out of a 
2 cent paper simply because he was 
unable to make change. The boy 
trusted Jim until the next day, and 
then the day after Jim says he forgot.

but the boy reminded him about it 
right in front of the bank, where 
change is handy, and those who saw 
him do it are smoking good cigars.

Do we know Jim Goldstein? Sure 
thing. Shook hands with him twice 
in less than ten minutes one day last 
week over in Detroit. H e’s either 
strictly temperate, stingy or afraid 
of the boss, because we offered to 
buy, (just to see if he’d take it) 
and he refused.

Saturday over 200 of our members 
and friends with their families jour
neyed to Pine Lake with baskets well 
filled with good things to eat and 
enjoyed the most successful picnic 
ever given by our Council. The 
committee on arrangements are to be 
complimented for their efficient serv
ice. After an excellent dinner, the 
children desported themselves with 
the swings and various other attrac
tions while the men enjoyed a good 
smoke and the ladies cleared the 
tables. Then all went over to the 
athletic field, where various contests 
were won as follows:

Fat man’s race—F. H. Hastings,
Lean man’s race—L. L. Collard.
Girl’s race—Grace Bush.
Ladies’ race—Mrs. Coulton, first: 

Mrs. Kinney, second.
Youiig ladies’ race—Flossie Bos- 

worth.
Boys’ race—Hugh Dailey.
Ladies’ ball throwing contest—Miss 

Dunn, first; Mrs. Kinney, second.
Boat race—Ed. Danby.
Smoking contest—D. J. Riordan.
A baseball nine was then selected 

from the Council members and pitted

against the Foster Brothers’ semi- 
professional nine for a seven inning 
game, which resulted in a victory for 
the latter to the tune of 8 to  4. At 
6 p. m. the baskets were again brought 
out and the inner man was satisfied 
once more. At dusk a gorgeous dis
play of fireworks was enjoyed by 
everybody, then all who cared to do 
so spent the remainder of the evening 
in dancing. Altogether it proved a 
very enjoyable outing and will long 
be remembered as a day well spent.

H. D. Bullen.

Kaleidoscopic Kinematics From Kala
mazoo.

K alam azoo . A ug. 25—B ro th e r  H . D. 
B ullen, of B an sin g  C ouncil, h a s  been  in 
an d  o u t of th e  c ity  fo r  th e  p a s t  few  
d ay s  a n d  re tu rn e d  to  h is  hom e S a tu rd a y  
m orn ing . W h ile  w a itin g  fo r  h is  t r a in  in  
th e  m o rn in g  he p a id  us a  n ice  l itt le  
v is it a t  th e  new  b u ild in g  of L ee  & C ady, 
fo r w hich  w e a re  v e ry  m uch  in d eb ted  to  
B ro th e r  B ullen . S o rry  n o t to  h av e  h ad  
a  m e e tin g  th a t  n ig h t o r w e w ould  h av e  
h ad  th e  p le a su re  of a n o th e r  v is it  to  our 
C ouncil w h e re  he is a lw ay s  v e ry  w e l
com e.

C. L. H e a th , of B oston  C ouncil. No. 
44, h a s  re tu rn e d  to  h is  hom e a n d  w e 
boys h a v e  received  sev e ra l n ice  p o st 
c a rd s  from  th e  E a s t  sh o w in g  u s  w h a t 
b e au tifu l p laces  h e  v is its  in  m a k in g  h is  
E a s te rn  te r r i to ry . “ P o p ” H e a th  is s u re 
ly  a  good b o o s te r fo r  h is  ow n co u n try .

C. C. B ro n au g h . of B a t tle  C reek  C oun
cil, is  co v erin g  th is  v ic in ity  th is  w eek  in 
th e  in te re s ts  of th e  H e m m e te r  C ham pion 
c igar. I t  w as  o u r good fo r tu n e  to  m ee t 
h im  in  B loom ingdale  M onday  an d  hav e  
h is  com pany  on th e  re tu rn  t r ip  to  K a la 
m azoo by w ay  of G lendale. I t  h a s  been  
a  long tim e  since  C h arlie  an d  I hav e  had  
a  ch an ce  to  h a v e  a  good v is i t  a n d  we 
su re ly  d id  th is  tim e . W e w ere  delayed  
a  li t t le  by th e  s to rm  w hich  did su ch  
d am ag e  a t  M a ttaw a n  a n d  le ft G lendale 
sh o rtly  befo re  d a rk . W e  ra n  in to  th e  
m ud n e a r  A lm ena  a n d  fo r s ix  m iles it 
show ed  th a t  th e re  h a d  been  a  sev e re  
dow npour. Seven m iles from  K azoo w e 
ran  r ig h t o u t of th e  m ud  in to  d u s t and  
o u r ow n c ity  w h ich  n eeds  th e  ra in  so 
bad ly  received  none.

S en io r C ounse lo r F . H . C lay  h a s  gone 
W es t in th e  in te re s ts  of th e  D e tro it T ru s t

Co., w ho  h av e  c h a rg e  of th e  a d ju s tm e n t 
of th e  financ ia l d ifficu lties  of th e  M ich i
g a n  M otor C ar Co.

E. A. W elch , th e  E a s te rn  re p re s e n ta 
tiv e  of th e  M igh ty  M ichigan, is  sp en d in g  
a  few  w eeks a t  th e  fa c to ry  d u rin g  th e ir  
in v en to ry . R. S. H opk ins.

Jaunty Jottings From Jackson.
Jack so n , Aug. 25—J u s t  found  ou t! Al. 

H . B ro w er is P re s id e n t of th e  S o u th e rn  
M ich igan  Owl Club an d  h a s  been  fo r  over 
a  y ea r . T hey  h av e  tw en ty -fiv e  m em bers  
a n d  he ld  th e ir  a n n u a l m e e tin g  la s t  w eek 
a t  a  lake  n e a r  Q uincy. T h ey  a re  s u p 
posed  to  keep  one eye open, b u t you 
w ould w a n t one eye closed if you looked 
a t  th e  p h o to  ta k e n  of th e  c lub la s t week. 
Al. will a p p e a r  on th e  p ro g ram m e  a t  th e  
S ep tem b e r m e e tin g  of Jac k so n  council.

T he  M isses H e len  a n d  M arg a re t K elly  
h av e  re tu rn e d  hom e, a f te r  a n  ex tended  
v is it  in N ew  Y ork  S ta te . T h ey  a re  
d a u g h te rs  of W m . M. K elly , one of th e  
pop corn  k ings, u n d e r “ s u re  pop” nam e.

Jac k so n  h a s  a n o th e r  lonesom e looking 
tra v e lin g  sa le sm an . T h is  tim e  it  is  no 
less  a  pe rso n  th a n  W ill G rah am , w ho 
lives on F ir s t  s t r e e t  a n d  h a s  re p re sen te d , 
fo r m an y  y ea rs . Geo. C. W eth e rb ee  & 
Co., of D e tro it, in th is  te r r i to ry . M rs. 
G rah am  a n d  th e ir  son, F ran k lin , a re  
sp en d in g  a  few  w eeks w ith  fr ien d s  a t 
M ulle tt I.ake .

E . D. S ick les w ill re n d e r  a  vocal s e 
lec tio n  a t  th e  S e p tem b e r m ee tin g  of 
Jac k so n  C ouncil, No. 57.

N ow  th a t  E . A. S tow e h a s  a tte n d e d  th e  
p icn ic  held by  T rav e rs e  C ity  Council, we 
all ex p ec t to  see  h im  a t  o u r p icn ics in 
th e  fu tu re  an d , of course, w ill a lso  see  
th a t  he  h a s  th e  p ro p e r in v ita tio n .

Spurgeon .

Henry Vinkemulder had occasion, 
while in Utah this summer, to engage 
a horse to convey him to a distant 
point. He was offered the alternative 
of a high spirited horse for $2 a day 
or an ordinary horse for $1 a day. 
Not being much of horseman since he 
has taken on so much avoidupois, he 
chose the safer animal. When the 
steed was brought out to him the 
owner said: "This horse’s name is 
Rill. You will give h m a lot of other 
names before you get back, but his 
real name is Bill.”

HOLIDAY
STATIONERY
DOLLS
TEDDY BEARS 
TRAINS
CHRISTMAS TREES 
TREE ORNAMENTS 
JEWELRY 
BOOKS
HOLLY BOXES 
PAPER BELLS 
GARLANDS 
STREAMERS 
ARTIFICIAL SNOW 
STORE TRIMMINGS 
CHRISTMAS SIGNS

The New Stationery House HOLIDAY
POST CARDS 
BOOKLETS 
STRING TAGS 
ENCLOSURE GARDS 
CALENDARS 
CALENDAR PADS
GUEST AND 

TALLEY CARDS 
CREPE 
GOLD AND 

SILVER CORD 
HAND BAGS 
PURSES 
BILL FOLDS

\ \  T IL L  you take advantage of your trip to the West 
VV Michigan State Fair to visit our new show rooms 

located at Nos. 5 and 7 Ionia ave., N. W.
Our holiday lines are now ready for your inspection.
This is our first year in dolls, toys, games, manicure sets, 

leather goods and a great many other new lines that you 
have been selling and therefore

OUR STOCK IS ENTIRELY NEW AND  
UP-TO-DATE

Our traveling salesmen will be in all the week to meet 
you, give you any information that you wish and take care 
of vour wants.

We have also made some big cuts in regular post card 
stock prices to commence September first, and you will 
want to look them over.

W IL L  P . C A N A A N  C O .
W holesale Post Cards, Stationery and Holiday Goods

GRAND RAPIDS, MICHIGAN
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Michigan Board of Pharm acy. 
P re s id e n t—W ill E . Collins, Owosso. 
S e c re ta ry —E . T. B oden, B ay  C ity. 
T re a s u re r—E. E . F a u lk n e r , D elton . 
O th e r  M em bers—Jo h n  J .  C am pbell, 

P ig eo n ; C has. S'. K oon, M uskegon.
M arq u e tte  M eeting—A u g u st 12, 13 an d  

14.
G ran d  R ap id s  M ee tin g —N o v em b er 18, 

19 a n d  20.

Michigan State Pharm aceutical Associa
tion.

P re s id e n t—H e n ry  R iechel, G ran d  R a p 
ids.

F ir s t  V ic e -P re s id en t—F . E . T h a tc h e r , 
R av en n a .

Second V ic e -P re s id en t—E . E . M iller, 
T ra v e rs e  C ity.

S e c re ta ry —V on W . F u rn iss , N ashv ille .
T re a s u re r—E d. V a rn u m , Jonesv ille .
E x ecu tiv e  C o m m itte e—D. D. A lton , 

F rem o n t; Ed. W . A ustin . M id land ; C. 
S. K oon, M uskegon; R . W . C ochrane , 
K a lam azo o ; D. G. Look, L ow ell; G ra n t 
S tev en s, D e tro it.

M ichigan Pharmaceutical Travelers ’ As
sociation.

P re s id e n t—F . W . K e rr, D e tro it. 
S e c re ta ry -T re a s u re r—W . S. L aw to n ,

G rand  R apids.

Grand Rapids Drug Club. 
P re s id e n t—W m . C. K iro h g essn e r. 
V ic e -P re s id en t—E . D. De M ater. 
S e c re ta rv  an d  T re a s u re r—W m . H .

T ibbs.
E x e c u tiv e  C o m m ittee—W m . Q uigley, 

C h a irm a n ; H e n ry  R iechel, T h e ro n  F orbes.

Does the Drug Business Spell Op
portunity ?

The increase in the raw material 
and superior quality offered to our 
schools of pharmacy indicates even 
to the uniniated, that opportunity 
with a capital “O ” is the molasses 
that annually attracts the embryonic 
Apothecaries—over three thousarid 
strong. Those that survive the col
lege curriculum and go forth to con
quer any little old stray problem that 
may be lying around, or the universe, 
as you please, step out with the glad 
light in their eyes. I t  is the confidence 
of the innocent. They do not see 
Experience standing in the near 
shadow with her big cudgel poised, 
stretching the very sinews of lie1* 
frame, and she guilty with anticipa
tion. The fit among this horde de
velop strength under her rough treat
ment; and become financially able and 
prominently conspicuous. The ma
jority, weaker brethren, retreat or 
test their strength in puny efforts and 
finally become reconciled to “Fate’s” 
decree. From this vast army comes 
the multitudinous wailings of the 
weak, the cry of a lack of opportunity 
in pharmacy. Pharmacy is continually 
pregnant with opportunity and needs 
but 1 per cent, of cleverness mixed 
with 99 per cent, of sweat as her 
deliverer. No other retail business, 
that a self-respecting druggist would 
care to engage in, offers the oppor
tunity to corral business, seven days 
a week and three hundred and sixty- 
five days a year ripe with possibilities. 
The few hours overtime are richly 
rewarded by a better chance of col
lecting a fair share of your Uncle 
Samuel’s jingling souvenirs. The 
druggist can indulge his appetite to

merchandise with unlimited freedom, 
and, as compensation for his hours of 
sacrifice he is allowed to enjoy the 
populace's confidence in matters of 
grave import, life and death.

Opportunity has been, and is, timid
ly flirting with the drug store man. 
and it is the persistent efforts of the 
alert and sincere that attract her no
tice. Keep in mind that Success is 
the worthy offspring of Opportunity 
and Work. Get busy, make a cpn- 
quest. Look keenly and you will be 
surprised at how intimate your ac
quaintance with opportunity has be
come. Do not wait for her to knock, 
for she never “knocks,” in spite of 
common opinion to the contrary; she 
is one of the most patriotic little 
boosters of your acquaintance.

“Does the Drug Business Spell Op
portunity?” Yes, to the successful 
man. it always has, even before the 
days of his carburetor troubles. “Come 
on in, brother, the water’s fine.” 

Roland T. Lakey.

Four Kinds of Toilet Creams.
Cold Cream.

White beeswax ..................  17
Liquid petrolatum ..........  62
Borax .................................... o.5
Glycerin ................................  l
Alcohol ................................  2
Rose Water ........................  18
Perfume, q. s.

Dissolve the borax, glycerin and 
alcohol in the warmed rose water and 
add slowly to the melted wax and 
liquid petrolatum with constant st ir
ring. Perfume when nearly cold. In 
hot climates the proportion of bees
wax may be increased to 19 per cent. 
Avoid spermaceti and almond oil, 
which turn rancid on keeping. The 
addition of 2 per cent, of zinc oxide 
or bismuth oxychloride gives a cream 
of unusual whiteness and opacity. If 
a tinted cream is desired, add a little 
concentrated alkanet oil to the liquid 
petrolatum and a trace of neutral 
cochineal solution to the rose water. 
T o  get the best effect both must be 
tinted.

Continental Cold Cream.
Pure lard .............................. 30
White petrolatum ............  30
Sifted rice starch .................40
Perfume q. s.

This is a favorite cream in France. 
The object of the starch is to re
move the excess of grease after the 
cream has been rubbed in, the pow'der 
coming off in rolls, leaving the skin 
soft and free from shine. A little 
bismuth oxychloride is sometimes 
added.

Cucumber Cream.
The best method of making the cu

cumber juice is to place, say 22r/ 2 
pounds of crushed cucumbers in a

still with one gallon of alcohol, mix 
well, allow to stand for twenty-four 
hours, then very slowly distill and 
collect 1^2 gallons of distillate. As 
a basis the formula for cold cream 
given above answers well, using equal 
parts of cucumber juice and elder- 
flower water in place of rose water. 
The borax acts as a preservative. Be
fore mixing, the liquid perolatum 
should be tinted green with fat-solu
ble chlorophyll. This is a favorite 
cream with the ladies.

Elder-Flower Cream.
When properly made this is a de

lightful article. Pack into a stone 
jar fresh elder flowers free from green 
stalks and cover with liquid perola
tum. Stand the jar  in boiling water 
lor four hours, stir occasionally and 
keep the jar  covered. When cool, 
strain and press out as much of the 
oil as possible and set aside in cork 
ed bottles for a day or two in a warm 
place, to deposit. Then filter through 
dry paper and use the filtered oil in 
place of liquid petrolatum in the cold 
cream formula, substituting elder- 
flower water for rose water.

E. W. Lucas.

Arsenical Antidote.
Summer is here and with it the 

troublesome house fly and also the 
necessary fly paper. The sticky va
riety has been a trouble maker, 
inasmuch as it happens occasionally 
that some one will sit in it or that 
it becomes attached to some pet an
imal. The poisonous variety, which 
as it is well known contains arsenic, 
has been the cause of numerous poi
sonings and deaths.

I t  is well for pharmacists to bear 
in mind that the U. S. P., like the 
foreign pharmacopoeias, contains an 
official antidote for arsenical poison
ing under the title of “Ferri Hydrox- 
idum Cum Magnesii Oxido.” It is 
imperative that the pharmacist be in 
a position to supply this antidote at 
an instant, for every minute, in fact 
every second is precious in a case of 
poisoning by arsenic. Two solutions 
which are required for the rapid prep
aration of this antidote should always 
be kept on hand in separate bottles, 
ready for immediate use.

Come One, Come All!
The thirty-first annual convention 

of the Michigan State Pharmaceu
tical Association will be held in Grand 
Rapids, October 1 and 2, 1913.

We anticipate a large attendance 
at this meeting; in fact, one of the 
largest in the history of the Associa
tion. The Grand Rapids druggists 
are co-operating with the Michigan 
Pharmaceutical Travelers Association 
in the line of entertainment. We can 
assure you that the entertainment 
committee has left nothing undone 
that will add to the pleasure of those 
in attendance.

The officers of the Michigan State 
Pharmaceutical Association have been 
untiring in their efforts to increase 
the membership and thereby assure 
themselves a large gathering at this 
convention. However, the officers do 
not entirely compose the Association 
and the druggists should turn out in 
numbers to show their appreciation 
of this good work.

W e hereby earnestly and cordially 
extend to every retail druggist in the 
State of Michigan a hearty invitation 
to attend this convention, whether he 
be a member or not.

We trust that our invitation to all 
druggists will be responded to and 
that you will make a special effort to 
be with us in Grand Rapids on Octo
ber 1 and 2.

Michigan Pharmaceutical Travelers 
Association. Frank W. Kerr, Pres.

W. S. Lawton, Sec’y.

Doings in the Buckeye State. 
W ritte n  fo r  th e  T rad e sm a n .

The Mooney legislative committee, 
which has been digging into fire in
surance matters, will report that rates 
are at least 10 per cent, too high.

The two million dollar plant of the 
Trumbull Steel Co., at Warren, which 
has been in operation less than a 
month, will employ 1,000 men before 
the end of the year, with an output 
of 60,000 tons of iron, steel and tin 
products.
. Cleveland is preparing for the Perry 
centennial celebration and there will 
be electric arches spanning five miles 
of the downton streets, while “Don t 
Give up the Ship” and “We Have Met 
the Enemy and They are Ours” will 
be seen on every hand.

Under the new license law which 
becomes effective i-n November, limit
ing saloons to one for each 500 popu
lation, the maximum number for the 
State will be 5,144, as compared with 
over 8,000 at the present time.

The Montgomery county fair opens 
at Dayton Sept. 1.

The last link in the building of the 
Lake Erie and Youngstown Railway 
from Youngstown to Conneaut is now 
under construction.

Dayton has awarded a ten year con
tract to a Cincinnati man for collect
ing and disposing of all garbage, pay
ing him $285,000 for same.

Canton has started a crusade against 
obstruction of streets and sidewalks 
by cars, shoe and fruit stands, etc.

Gov. Cox has named three mem
bers of the new Public Utilities Com
mission, which supercedes the Public 
Service Commission. They are O. 
H. Hudges, of Hillsboro, W. L. 
Dechant, of Middletown, and E. W. 
Doty, of Cleveland, each receiving 
an annual salary of $6,000.

A brick making plant, wood work
ing shop and printing plant will prob
ably be established at the Ohio pen- 
intentiary, Columbus, within a year.

Almond Griffen.

W ise for His Years.
Tommy had been promoted by the 

druggist. He was now allowed to 
serve behind the counter.

One morning a middle-aged lady, 
looking her full age, came in.

“Have you got any cream for re
storing the complexion?” she asked 
bashfully. .

Tommy was a wise lad. He eyed 
her too-vivid cheeks with open admir
ation.

“Pardon me, madam,” he said po
litely. “Don't  you mean cream for 
preserving the complexion?”

And the dignified lady bought six 
boxes right away.
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WHOLESALE DRUG PRICE CURRENT

A cetic  ................... 6 © 8
B oric  ................... 10 © 15
C arbo lic  ............... 22 @ 27
C i t r i c ..................... 55 @ • 62
M u ria tic  ............... 1%@ 5
N itr ic  ..................... 5%@ 10
O xalic  ................... 13 © 16
S u lp h u ric  ............. 1%@ 5
T a r ta r ic  ............... 38 © 42

Am m onia
W a te r , 26 deg. ... 6%@ 10
W a te r , 18 deg. . . 4%@ 8
W a te r  14 deg . . . . 3%@ 6
C arb o n a te  ........... 13 © 16
C hloride  ............. 12 © 15

B alsam s
C o p a i b a ............. 75@1 00
F ir  (C a n ad a )  . . 1 75@2 00
F ir  (O regon) . . .  .40©  . 50
P e ru  ....................... .2 25@2 50
Tolu ..................... 1 00©1 25

Berries
Gubeb ................... . 65© 75
Fish ....................... . 15© 20
J u n ip e r  ................. . .  7@ 10
P rick ley  A sh  . . . © 50

C uhebs ...................  @4 50
E rig e ro n  ...............  @2 50
E u c a ly p tu s  ......... 75@ 85
H em lock , p u re  
J u n ip e r  B e rr ie s  . .  
J u n ip e r  W ood . .
L a rd , e x tr a  .........
L a rd , N o. 1 . . . .  
L a v e n d e r  F lo w ers  
L av en d e r, G arden
L em on  .................  5
L inseed , boiled  bbl 
L inseed , bit* le ss  
L inseed , ra w  bbls. 
L inseed , ra w  less

@1 00 
@1 25 

40© 50 
85@1 00 
75@ 90 

@4 50 
8 5 0 1  00 
50@6 00 

O  54 
58(g) 62

@ 53
57(g) 61

M u sta rd , tru e  . .4  50©6 00 
M u sta rd , a r t i f i ’l 2 75@3 00
N e a ts fo o t ..............  80© 85
O live, p u re  ......... 2 50@3 50
Olive, M alaga,

yellow  ...........  1 60(g) 1 75
Olive, M alaga ,

g reen  ...........  1 5 0 0  1 65
O range , s w e e t . .4  75@5 00 
O rg an u m , p u re  1 25@1 50 
O rig an u m , com ’l 5 0 0  75
P e n n y ro y a l ......... 2 2 5 0  2 50
P e p p e rm in t . . . .  3 75@4 00 
Rose, p u re  . . .  16 00@18 00 
R o sem ary  F lo w ers  90@1 00 
S andalw od , E . I. 6 2506  50

D ig ita lis  .................
G en tian  .................
G in g er ...................
G uaiac  ...................
G u a iac  A m m o n ...
Iod ine  .....................
Iodine, C olorless
Ip ecac  .....................
Iron , clo ...................
K ino .......................
M yrrh  .....................
N ux  V om ica . . . .
O pium  .....................
O pium  C am ph. . .  
O pium , D eodorz’d 
R h u b a rb  .................

© 60 
©  60

S 95 
1 05 
© 80 

©1 25 
@1 25 
© 75 
©  60 
@ 80 
@1 05 
@ 70 
@2 00 
© 65 
@2 25 
© 70

Paints  
id, red  d ry  . .

¡V2@\
'%©

S a ssa fra s , tru e  
S a ssa fra s , a r t if l’l

Barks
O assia (ordinary) 25 
C assia  (S aigon) 65© 75 
Elm  (powd. 25c) 25© ¿0
Sassafras (pow. 30c) © 25
Soap (powd. 25c) @ 15

E xtracts
L icorice .................  24© 28
Licorice powdered 25© 30

Flow ers
A rnica ...................  18© 25
C ham om ile (Ger.) 25© 35
C ham om ile (R om .) 40© 50

Gums
Acacia, 1st ...........  40© 50
A cacia, 2nd ...........  35© 40
A cacia, 3d ................30© 35
A caccia, Sorts ___  @ 20
A cacia Pow dered 35© 40 
A loes (Barb. P ow ) 22© 25
A loes (Cape P ow ) 20© 25
Aloes (Soc. Pow d.) 40© 50
A safoetida  .............  75© 1 00
A safoetida, Powd.

P u r e .................  © 75
U. S. P . Powd. @1 00

Camphor ...............  55© 60
G uaiac ...................  35© 40
Guaiac, Pow dered 50© 60
Kino .......................... © 40
Kino, Pow dered . .  ©  45
Myrrh .......................  © 40
Myrrh, Pow dered . © 50
Opium .................  6 80@7 00
Opium, Powd. . .  8 75@8 95 
Opium, Gran. . .  8 90@9 10
Shellac ...............  25© 30
Shellac, B leached 30© 35 
T ragacanth  N o. 1 1 40@1 50 
T ragacanth , Pow  60© 76
Turpentine ...........  10© 15

Leaves
Buchu ...................  1 85@2 00
Buchu, Powd. . .  2 00© 2 25
Sage, bulk ...........  18© 25
Sage, 14s L oose. 20© 25 
Sage, P ow d ered .. 25© 30
Senna, A l e x ...........  45© 50
Senna, T inn...........  15© 20
Senna, T inn, Pow . 20© 25
U va U rsi ..................10© 15

*llO
Alm onds, B itter,

tru e  ...............  6 00©6 50
Alm ond, B itter,

a r t i f i c ia l ...........  ©1 00
Alm onds, Sw eet,

tru e  . . . . . . . .  90© l  00
Almond, Sw eet,

im ita tion  . . . .  40© 50
Amber, crude . . .  25© 30
Amber, rectified . 40© 50
A nise ............. .. 2 25©2 50
B ergam ont ......... 7 50@8 00
C ajeput .................  75© 85
C assia  ...............  1 50@1 75
Castor, bbls. and

cans . . . . . .  1214© 16
Cedar L e a f ...........  ©  35
Citronella .............  @ 60
Cloves ............   1 75©2 00
Cocoanut .............  20© 25
Cod L i v e r ...........  1 25©1 50
Cotton S e e d ......... 90@1 10
Croton ...................  @1 60

80@ 90
45@ 50

S p e a rm in t ......... 6 00(5)6 50
S perm  .................  90 0 1  00
T a n s y  ...................  5 00@5 50
T a r, U S P  .............  25@ 35
T u rp en tin e , bills. ©47% 
T u rp en tin e , le ss  52 ©  60
W in te rg re e n , t ru e  ©5 00 
W in te rg re e n , sw ee t

b irch  ........... 2 00@2 25
W in te rg re e n , a r t ’l 50© 60
W o rm seed  ......... 4 50@5 00
W orm w ood

P otassium  
B ic a rb o n a te  . . . .  
B ic h ro m a te  . . . .
B rom ide  ...............
C a rb o n a te  .........
C h lo ra te , x ta l an d  

pow dered  . . .  
C h lo ra te , g ra n u la r
C yan ide  .................
Iodide ...................  2
P e rm a n g a n a te  . .  . 
P ru s s ia te  yellow  
P ru ss ia te ,  red  . .  
S u lp h a te  ...............

© 8  00

15© 18 
13© 16 
45© 55 
12© 15

12@ 16 
16© 20 
30© 40
85@2 90 
15© 30 
30© 35
50© 60 
15© 20

Roots
A lk a n e t .................  15© 20
Blood, pow dered  20© 25
C alam u s  ...............  35© 40
E lecam p an e , pw d. 15© 20

Lead, w h ite  d ry  
l.ead , w h ite  oil 
O chre, yellow  bbl. 1 © 1% 
O chre, yellow  le ss  2 @ 5
P u t t y ..........................2% ©  5
R ed V e n e tian  bbl. 1 © 1% 
Red V e n e t’n, le ss  2 @ 5
S h ak e r, P re p a re d  1 4 0 0  1 50 
V erm illion , E ng . 90© 1 00 
V erm illion , A m er. 15© 20
W h itin g , bb l...........  1@ 1%
W h itin g  .....................  2© 5

Insecticides
A rsen ic  ...................  6© 10
B lue V itro l, bbl. ©  6% 
B lue V itro l le ss  7© 10 
B o rd eau x  M ix P s t  8© 15 
H ellebo re , W h ite

pow dered  . . . .  15© 20
In se c t P o w d e r . .  20© 35
L ead A rs e n a te  . .  8© 16
L im e & S u lp h u r

S olution , ga l. 15© 25 
P a r is  G reen  . . .  15 %@ 20

Miscellaneous
A cetan a lid  ...........  30© 35
A lum  .......................  3©  5
A lum , pow dered  an d

g ro u n d  ........... 5© 7
B ism u th , S u b n i

t r a t e  ............   2 10@2 25
B o rax  x ta l  o r

pow dered  . . .  6© 12
C a n th a ra d ie s  po. 1 30© 1 50
C alom el ...............  1 20©1 30
C apsicum  .............  20© 25
C arm in e  ...............  @3 50
C ass ia  B uds . . . .  © 40
Cloves .................  30© 35
C halk  P re p a re d  . .  6© 8%
C halk  P re c ip ita te d  7© 10
C hloroform  .......... 38@ 48
C hlora l H y d ra te  1 00©1 15
C ocaine .............  3 7003  90

G en tian , pow d. . . 12© 16 Cocoa B u tte r  . . . .  50© 60
G inger, A frican , C orks, lis t, less 70%

pow dered  . . 15© 20 C opperas, bbls. -----@
G inger, J a m a ic a 20© 25 C opperas, le ss  . . .  2© 5
G inger, J a m a ic a , C opperas, Pow d 4© 6

pow dered  ___ 22© 28 C orrosive  Sublm . 1 05@1 10
G oldenseal, powd. @6 00 C ream  T a r t a r  . . 28© 35
Ipecac , pow d. . . 2 75@3 00 C u ttleb o n e  ......... 3o
L icorice  ............... 14© 16 D e x trin e  ............. . 7© 10
L icorice , pow d. 12© 15
O rris, pow dered  25© 30
Poke, p o w dered  20© 25
R h u b arb  ...........  75@1 00
R h u b arb , pow d. 75@1 25
R osinw eed , pow d. 25© 30
S a rsa p a r illa , H ond .

g ro u n d  ........... © 50
S a rs a p a r illa  M exican ,

g ro u n d  ...........  25© 30
Squills ...................  20© 35
S’quills, pow dered  40© 60
T u m eric , pow d. 12@ 15
V alerian , pow d. 25© 30

Seeds
A nise  ...................
A nise, pow dered
B ird , Is  .................
C an a ry  .....................
C araw a y  ...............
C ard am o n  ......... 1
C elery  .....................
C o rian d e r ...........
Dill ............................
F en n e ll .............
F la x  ........................
F lax , g ro u n d  . . . .  
F o en u g reek , pow.
H em p .........................
L obelia  ...................
M u sta rd , yellow  
M u sta rd , b lack  . .
M u sta rd , pow d.
P o p p y  ...................
Q uince . . : .............
R ap e  .....................
R abad illa  ...............
S abad illa , powd.
S unflow er ...........
W orm  A m erican  
W o rm  L e v a n t . .

T in c tu re s
A con ite  .................
A loes .......................
A rn ica  ...................
A sa fo e tid a  ...........
B e lladonna  ...........
B enzo in  .................
B enzoin  C om pound
B uchu  ...................
C a n th a ra d ie s  . .  .
C apsicum  .............
C a rd am o n  ...........
C ard am o n , Com p.
C a tec h u  .................
C in ch o n a  ...............
C olch lcum  .............
C ubebs  .................

15© 20
22© 258©  10 
9© 12

12© 18 
75@2 00 
45© 50 
10© 15
20© 25 

©  30 
4@ 8
4@ 8
6@  10 
5© 7

© 50 
9© 12
9© 12

20© 25 
15© 20 

@1 00 
6® 10 

25© 30 
35@ 456© 8 
15® 20
40© 50

00
15
15
10
45

© 75
© 65
@ 60
@1 00
© 60
© 90
@ 90
@1 00
@1 00
@ 90
@ 95
© 65

60
05
60

©1. 20

D o v e r’s  P o w d e r 2 00©2 25 
E m ery , all N os. 6© 10 
E m ery , p o w dered  5© 8
E psom  S a lts , bb ls  © 1% 
E psom  S a lts , le ss  2%@ o
E rg o t ...................  l  50© 1
E rg o t, pow dered  1 80©2
f l a k e  W h ite  ......... 12©
F o rm ald eh y d e  lb. 10©
G am b ie r ...............  6©
G ela tin e  .................  35©
G lassw are, full c a se s  80% 
G lassw are , less 70 & 10% 
G lau b er S a lts  bbl. © 
G lau b er S a lts  le ss  2© 
Glue, b ro w n  . . . .  11©
Glue, b row n  g rd  10@ 
Glue, w h ite  . . . . . .  15©
Glue, w h ite  g rd  15©
G lycerine  .............  23©
H o p s ........................ 50©
Indigo  ...................  85 @1 00
Iodine ...................  3 75@4 00
Iodoform  .............  4 80®5 00
L ead  A c e ta te  . . . .  12© 18
L ycopd ium  ...........  60© 75
M ace ........................ 80© 90
M ace, pow dered  90@1 00
M entho l ...............  8 60@9 00
M ercu ry  ...................  75© 85
M orphine, a ll b rd  4 55@4 80
N u x  V om ica ___  @ 10
N u x  V om ica pow  @ 15 
P ep p e r, b lack  pow  20©25 
P ep p e r, w h ite  . .  25© 35
P itch , B u rg u n d y  10© 15
Q u ass ia  .................  10© 15
Q uinine, a ll b rd s  ..25@ 36%  
R ochelle  S a lts  . . .  20© 30
S acch a rin e  ......... 1 50@1
S a lt P e te r  ...........  7% ®
S eid litz  M ix tu re  . .  20©
Soap, g reen  ___  15©
Soap, m o tt c a s tile  10© 
Soap, w h ite  c as tile

case  ...............  @6 25
Soap, w h ite  c as tile  

less, p e r  b a r  ©
Soda A sh  ................1%@
S oda B ic a rb o n a te  1%@
Soda, Sal ...............  1@
S p ir its  C am p h o r . .  ©
S u lp h u r ro ll . . . .  2%@
S u lp h u r Sub l.......... 2% ©
T a m a rin d s  ...........  10©
T a r t a r  E m e tic  . .  40© 
T u rp e n t in e  V en ice  40© 
V an illa  E x t . p u re  1 00©1 60 
W itc h  H aze l . . . .  65@1 00 
Z inc S u lp h a te  . . .  7© 10

75
12
25
20
15

Our Home—Corner Oakes and Commerce

Our large and mogt complete line of holiday samples 
will be on display in our sample room in our store in Grand 
Rapids on and after September 1st. Our Mr. Dudley is in 
charge and we desire to emphasize the fact that we can give 
the best possible service to the early buyers.

Grand Rapids. HAZELT1NE & PERKINS DRUG CO.

“AMERICAN BEAUTY” Display Case No. 412-one 
JLJL of more than one hundred m odels of Show Case, 
Shelving and Display Fixtures designed by the Grand 
Rapids Show Case Company for displaying all kinds
of goods, and adopted by the m ost progressive stores of America. 

G R A ND  RAPIDS SHOW CASE CO., Grand Rapids, Michigan
T he Largest Show  Case and Store Equipment Plant in the W orld 

Show Rooms and Factories: N ew  York, Grand Rapids, Chicago, Boston, Portland

FOOTE & JENKS’ COLEMAN’S! ( B R A N D )
Terpeneless L e H l O I l  R l l d  High Class V a t l H l a
Insist on getting Coleman's Extracts from your jobbing grocer, or mail order direct to

FOOTE & JENKS, Jackson. Mich.

Four Kinds of Coupon Books
are manufactured by us and all sold on the same 
basis, irrespective of size, shape or denomination.
Free samples on application.

TRADESMAN COMPANY, Grand Rapids, Mich.
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GROCERY PRICE CURRENT 3____________ 4____________5
These quotations are carefully corrected weekly, within six hours of mailing, 

and are intended to be correct at time of going to press. Prices, however, are 
liable to change at any time, and country merchants will have their orders filled 
at market prices at date of purchase.

ADVANCED DECLINED
California Prunes
Cheese
Corn Syrup
Jumbo Peanuts

Index to  M arkets 1 2
By Columns

A
A m m o n ia  . . . .  
Axle G rease  .

B
Baked B ean s .. 
B ath B rick . . . .
B lu in g .................
B reak fast Food
Broom s ............. .
B ru sh es .............
B utter  Color . .

C
C a n d le s ...............
Canned Goods . 
Carbon Oils . . .
Catsup ...............
C heese .................
C hew ing Gum .
Chicory ........... ..
C hocolate ..........
C lothes L ines .
Cocoa .................
Cocoanut ...........
Coffee .................
C onfections . . .  
Cracked W heat
Crackers ...........
Cream T artar

Col.

1
1

1
1
1
1
1
1
1

11-2
2
2
3
3
3
3
3
3
3
3
4
5

5. 6
6

D
D ried  F r u i ts  ...................

F
F a rn ia c e o u s  G oods . . . .
F ish in g  T ack le  ...............
Flavoring E xtracts . . .
F lour and F e e d ...............
F r u i t  J a r s  .......................

Q
G elatine .........
Grain B ags . .

H
H erbs .................
H id es and P elts  
H orse R adish .

J
Jelly  ...................
Jelly  G lasses . .

M
M aca ro n i .........
M apleins .............
M ince M eat . . .
M olasses .............
M ustard .............

N u ts
N

O lives
O

P ick les ...........
P ip es ...............
P lay in g  Cards
P otash  .............
P rovisions . . .

6

6
6
7
7
7

7
7

7
8 
8

8
8

8
88
S
8

4

8

88
8
8
8

ft
R ice .....................
Rolled O ats . . .

•
Salad D ressing
Saleratus .........
Sal S o d a ...........
S a lt ...................
S a lt F ish  ..........
Seeds .................
Shoe B lacking
Snuff .................
Soap ...................
Soda ...................
S p ices .................
Starch  ...............
Syrups ...............

T
T able Sau ces .

T obacco ...........
T w i n e ...............

9
9

9
9
9
9
9

101010
1710
10
10
10

.....  10.....  10
11. 12. 13 

...........  13
V

V inegar ..............................  13
W

W lckln g  ............................  13
W oodenw are ...................  13
W rapping P ap er ......... 14

Y
T east C a k e ................   14

A M M O N IA
Doz.

12 oz. ovals 2 doz. box 75 
A X L E  G R E A S E  

Frazer’s.
lib . wood boxes, 4 doz. 3 00 
lib . tin boxes, 3 doz. 2 35 
3%lb. tin  boxes, 2 doz. 4 25 
101b. pails, per doz. . .6  00 
15tb. pails, per doz. . .7  20 
25tb. pails, per doz. ..1 2  00 

B A K E D  B E A N S
No. 1, per doz...........45@ 90
No. 2, per doz...........75@1 40
No. 3, per doz. . ..85@ 1 75 

B A T H  B R IC K  
E nglish  .......................... 95

B L U IN G
Jennings’.

Condensed Pearl B luing  
Sm all C P Bluing, doz. 45 
Large C P  Bluing, doz. 75

B R E A K F A S T  FOODS  
A petizo, B iscu its  . . . , . 3  00 
Bear Food, P ettijoh n s 1 95 
Cracked W heat, 24-2 2 50
Cream of W heat, 36-2 4 50 
Cream of Rye, 24-2 . .  3 00 
P osts  T oasties, T.

No. 2 .............................2 80
P o sts  T oasties, T.

No. 3 ............................ 2 80
Farinose, 24-2 ............. 2 70
Grape N u ts  .................  2 70
Grape Sugar F lakes . .  2 50 
Sugar Corn F lakes . .  2 50 
H ardy W heat Food . .  2 25 
P ostm a’s D utch Cook 2 75
H olland R usk .............  3 20
K ellogg’s Toasted Rice

B iscu it .......................  3 30
K ellogg’s  T oasted  R ice

F lakes .......................... 2 80
K ellogg’s  T oasted  W heat

B iscu it ........................ 3 30
K rinkle Corn F lake . .  1 75 
M apl-W heat F lakes,

2 doz................................  2 70
M apl-W heat F lakes,

3 doz..............................  2 80
M apl-Corn F lakes . . .  2 80 
Minn. W h eat Cereal 3 75
Algrain Food ...............  4 25
R alston W h eat Food 4 50 
R alston  W ht Food 10c 1 45 
Saxon W heat Food . .  2 50 
Shred W heat B iscu it 3 60
T risc u it,  18 ...................  1 80
Pillsb ury’s  B est Cer’l 4 25 
P o st T avern Special . .  2 80 
Q uaker Puffed R ice . .4  25 
Quaker Puffed W heat 2 85 
Quaker B rkfst B iscuit 1 90 
Q uaker Corn F lakes . .1  75
V ictor Corn F lakes . . . 2  20 
W ashington Crisps . . . 1  85
W h eat H earts ................1 90
W heatena  .....................  4 50
E vapor’d Sugar Corn 90

BROOM S
F an cy  Parlor, 25 lb. . 4 75 
Parlor, 4 String, 25 lb. 4 25 
Standard Parlor 23 lb. 4 00
Common, 23 lb ................ 3 50
Special, 23 lb ....................3 00
W arehouse, 33 lb .............4 75
Common W h is k ..............1 00
F an cy  W hisk  ..................1 25

B R U S H E S
Scrub

Solid Back, 8 in ..............   75
Solid Back, 11 in ..................95
Pointed E nds ...................  35

Stove
No. 3 ..................................  90
N o. 2 ..................................1 25
No. 1 ..................................1 75

Shoe
No. 3 ..................................  1 00
N o. 7 ................................  1.30
No. 4 ..................................1 70
N o. 3 ....................................1 90

B U T T E R  COLOR  
Dandelion, 25c s ize  . .2  00 

C A N D L E S
Paraffine, 6s ...................  7%
Paraffine, 12s ...............  8
W icking ............................20

C A N N E D  GOODS  
Apples

3 lb. Standards . .  @ 9 0
Gallon .................  2 75@2 85

Blackberries
2 lb .......................... 1 50@1 90
Standard gallons @5 00

Beans
Baked ...................  85@1 30
Red K idney . . . .  85@ 95
String .....................  70@1 15
W ax .......................  75@1 25

Blueberries
Standard .......................  1 80
Gallon .............................. 6 75

Clam s
L ittle N eck , lib . . .  @1 00
L ittle  N eck , 21b. . .  @1 50

Clam Bouillon
B urnham ’s % p t..............2 25
B urnham ’s p ts ................... 3 75
Burnham ’s q ts................... 7 50

Corn
Fair .......................  65@ 70
Good .....................  90@1 00
F an cy .....................  @1 30

French Peas  
Monbadon (N atural)

per doz.............................. 1 75
Gooseberries

No. 2, Fair ........... .1 50
No. 2, F an cy ................2 35

Hom iny
Standard .......................... 85

Lobster
V4 lb ....................................... 1 85
% lb .......................................3 15

Mackerel
M ustard, l ib ....................... 1 80
M ustard, 21b......................2 80
S’oused, l%Tb..................... 1 60
Soused, 2tb ......................2 75
Tom ato, l ib ........................1 50
Tom ato, 21b.........................2 80

Mushrooms
H o te ls  .......................... @ 15
B u tto n s , % s ............ @ 14
B u tto n s , I s  .............. @ 25

Oysters
Cove, l i b ................ 90@
Cove, 21b................ 1 60@

Plums
P lu m s .....................  90@1 35

Pears in Syrup  
No. 3 cans , p e r  doz. . .1  50

Peas
M a r r o w f a t ...............  @1 15
E a rly  J u n e  ...........  @1 25
E a r ly  J u n e  s if td  1 45@1 55 

Peaches
P ie  .........................  1 00@1 25
No. 10 s ize  c an  p ie  @3 25

G ra ted
Sliced

F a i r  . 
Good . 
F a n c y  
G allon

Pineapple
............... 1 75@2 10
___ . . . .  95@2 60
Pum pkin

.......................  80
90..............  1 00

.......................  2 15
Raspberries

S ta n d a rd  ...............  @
Salmon

W a rre n s , 1 lb . T a ll . .2  30 
W arre n s , 1 lb . F la t  . .2  40
R ed  A la k sa  ___  1 50 @1 60
M ed. R ed A la sk a  1 25@1 35 
P in k  A l a s k a ........... @ 90

Sardines
D om estic, V4s ...............  3 00
D om estic, % M u sta rd  2 75 
D om estic , % M u sta rd  @6%
F ren c h , Vis ..................7@14
F re n c h  % s .................... 13@23

Shrimps
D u n b a r, 1st doz...................... 1 30
D u n b a r, l% s  doz............ 2 35

Succotash
F a ir  .......................... 90
Good ...............................  1 20
F a n c y  ...................  1 25 @1 40

Straw berries
S ta n d a rd  .................  95
F a n c y  ............................ 2 25

Tom atoes
Good ...............................  1 15
F a n c y  ............................ 1 35
No. 10 ...........................  3 50

C AR B O N  O ILS  
Barrels

P e rfec tio n  .............  @11%
D. S. G aso line  . . . ' .  @19
G as M ach ine  . . . .  @26%
D eodor’d  N a p ’a  . .  @18%
C ylinder .............  29 @34%
E n g in e  .................  16 @22
B lack , w in te r  . .  8 @10

CA TSU P
S n id e r’s  p in ts  ...............  2 35
Snider’s  % p in ts ............1 25

C H E E S E Mocha Shelled
B loom ingdale @16 Short B ean ............. .25@27 F an cy  H  P  Suns 6%@ 7
Carson C ity ___ @16 Long B ean ................. .24@25 P ecan H alves . . @60
H opkins ............... @16 H. L . O. G................. .26®  28 W alnu t H a lves . . . . 35@38
B rick ....................... @17% Bogota F ilbert M eats . . . @30
Leiden ................... @15 F air  ................................ . 24 A licante A lm onds @45
Lim burger ........... @17% F an cy  ............................ . 26 Jordan A lm onds . . @50
Pineapple ........... 40 @60 E xch ange M arket, Steady Peanuts
Edam  ................... @85 Spot M arket, Strong F an cy H  P  Suns
Sap Sago ............. @22 Package Choice, raw. H  P  J iim .
S w iss, dom estic @20 JNiew York B asis  

Arbuckle ...................... 21 50 R oasted .............
ho ...............

7%<§) 8SUa) S3CHEW ING GUM
A dam s B lack  J a c k  ___  55
A d am s S ap p o ta  .............  55
B eem an ’s  P e p s in  ...........  55
B ee c h n u t .......................... 60
C h ic le ts  ............................ 1 25
C olgan  V iolet C hips . .  60
C olgan M in t C hips . . . .  60
D e n ty n e  .........................  1 10
F la g  S p ru ce  ...................  55
J u ic y  F r u i t  ...................... 55
R ed  R ob in  .....................  55
S'en Sen ( J a r s  80 pkgs,

$2.20) ................................  55
S p e a rm in t, W rig ley s  . .  55
S p e a rm in t, 5 box ja r s  2 75 
S p e a rm in t, 3 box ja r s  1 65
T ru n k  S p ru ce  .................  55
Y u c a ta n  .............................. 55
Zeno 55

CHICORY
B ulk .......................................  5
Red .........................................  7
E agle ....................................  5
Franck’s ..............................  7
Scheuer’s  ...........................  6
Red Standards ...........  1 60
W h ite  ................................ 1 60

CHOCOLATE  
W alter Baker & Co.

G erm an’s  S w eet ...........  22
Prem ium  ..............................  32
C aracas ................................  23

W alter M. L ow ney Co.
Prem ium , %s ..................  29
Prem ium , %s ....................  29

CLO TH ES LINE
Per doz.

N o. 40 T w isted  Cotton 95 
No. 50 T w isted  Cotton 1 30 
No. 60 T w isted  Cotton 1 70 
No. "80 T w isted  Cotton 2 00 
N o. 50 Braided Cotton 1 00 
No. 60 Braided Cotton 1 25 
No. 60 Braided Cotton 1 85 
No. 80 Braided Cotton 2 25
No. 50 Sash  Cord .........1 75
No. 60 Sash Cord .........2 00
No. 60 Jute  .......................  80
No. 72 Jute  ......................1 00
No. 60 Sisal .......................  85

Galvanized W ire 
N o. 20, each 100ft. long 1 9o 
No. 19, each 100ft. long 2 10 
N o. 20, each  100ft. long  1 90 
No. 19, each 100ft. lon g  2 10 

COCOA
B aker’s ................................  37
Cleveland .......................... 41
Colonial, %s ......................  35
Colonial, %s ...................... 33
E pps ....................................... 42
H e rsh e y ’s, %s 30
H e rsh e y ’s, % s ...............  28
H u y le r 36
Lowney; %s ...................  33
L ow ney, Vis .................... 33
Low ney, %s ...................  33
Low ney, 5 lb. cans . . . .  33
Van H outen , %s ........  12
V an H outen ,, %s ......... 18
V an H outen , %s ........  36
Van H outen , Is  ..........  65
W an -E ta  ............................  36
W ebb ..................................  33
W ilber, %s ...................... 33
W ilber, %s ...................... 32

COCÖANUT  
COCOANUT  

D unham ’s  per lb.
%s, 51b. case  ...........  30
Vis, 51b. case .............  29
Vis, 151b. case  ...........  29
%s, 15Tb. case  ...........  28
Is, 151b. case  .............  27
%s & %s 151b. case  28
Scalloped Gem s .......... 10
Vis & %s pails ..............16
Bulk, pails ...................... 14%
Bulk, barrels ...............  13%

CO FFEES ROASTED  
Rio

Common .......................... 19
Fair ..................................  19%
Choice ..............................  20
F an cy  .............................. 21
Peaberry .............. 23

Santos
Common .......................... 20
Fair ..................................  20%
Choice ............................ 21
F an cy .............................. 23
Peaberry .......................  23

Maracaibo
Fair ..................................  24
Choice .............................. 25

M exican
Choice ............................ 25
F an cy  .............................. 26

G uatem ala
F air  ..................................  25
F an cy  ................................  28

Java
P rivate  Growth ....2 6 @ 3 0
M andllng ...................... 31@35
A ukola ............................ 30@32

Lion ................................ 23 50
M cLaughlin’s  X X X X  

M cL aughlin’s X X X X  sold 
to  retailers bnly. M ail all 
orders d irect to  W . F. 
M cLaughlan & Co., Chicago  

E xtracts
Holland, % gro boxes 95
F elix , % gross ............. 1 15
H um m el's foil, '% gro. 85 
H um m el's tin , % gro. 1 43 

CONFECTIONERY  
S tick  Candy P ails

H orehound .........................  8
Standard ............................  8
Standard, sm all ................8%
T w ist, sm all ...................... 9

C ases
Jum bo ..................................  8
Jum bo, sm all .................. 8%
B ig  S t i c k ............................  8%
B oston Cream  ................13

Mixed Candy
B roken ..............................  8
Cam eo .................................12
Cut L o a f ..............................  9
F an cy  ..........   »10%
F rench Cream  ........... 9
Grocers .........   6%
K indergarten .................... 11
Leader ................................  8%
M ajestic  ..............................  9
M onarch ............................  8%
N o v e lty  ...............................10
P aris  C r e a m s .................... 10
Prem io Cream s ..............14
R oyal ..................................  7%
Sp ecia l ..............................  8%
V alley  Cream s ................12
X  L O ..............................  7

Specia lties
P ails

A uto K isses  (b ask ets) 13 
B onnie B u tter  B ite s  ..1 6  
B u tter  Cream Corn ..1 6  
Candy Crackers (b sk t) 15
Caram el D ice .................. 13
C ocoanut K raut ............14
C ocoanut W affles ..........14
Coco M acaroons ............16
Coffy T o f f y ........................ 14
Cream. M arshm allow s lw 
D ain ty  M ints 7 Tb. tin  15
E m pire Fudge ................14
Fudge, P in e a p p le ............13
Fudge, W a ln u t ................13
Fudge, F ilbert ..............13
Fudge, Choco. P ean u t 12 
Fudge, H oney Moon ..1 3  
Fudge, T oasted  Cocoa-

nut ..............................  13
Fudge, C h e r r y .................. 14
Fudge, C o c o a n u t ............13
H oneycom b Candy . . . .  15
K okays .............................. 14
Iced M a r o o n s .................... 14
Iced G em s ...................... 15
Iced O range Je llie s  . . .1 3
Ita lian  Bon B o n s ...........13
M anchus .............................16
M olasses K isses , 10

lb. box ........................ 13
N u t B u tter  P u f f s ........... 18
Salted  P ean u ts ..............16

C hocolates
P ails

A ssorted  Choc....................15
A m azon C aram els . . . .1 6
C h a m p io n ............................ 11
.Choc. Chips, E ureka ..1 8
C lim ax .................................13
E clipse, A ssorted  ..........15
E ureka C hocolates . . .1 6
F avorite  .............................16
Ideal C hocolates ............13
K londike C hocolates . .1 8
N abobs .................................17
N ibble S tick s .................. 26
N u t W afers ...................... 17
Ocoro Choc. C aram els 17
P eanu t C lusters ..............20
P yram ids .......................... 14
Q uintette  .............................16
R egina ..............................  10
Star C hocolates ..............13
Superior Choc, (ligh t) 18 

Pop Corn Goods 
W ith out prizes.

Cracker Jack ...........  3 25
G iggles, 5c pkg. cs. 3 50
Oh My 100s ...............  3 50

Cough Drops
boxes

Putnam  M enthal . . .  1 00
Sm ith  B ros...................  1 25

NU TS— W hole
lbs.

Alm onds, T arragona 18 
Alm onds, D rake . . . .  17
Alm onds, California

soft shell ...........
B razils .................... @16
Filberts ...............  @15
Cal. N o. 1 ...........
W alnu ts so ft shell 
W alnuts, M arbot . .  @16
Table nuts, fan cy  @16 
Pecans, m edium  . .  @15
P ecans, ex. large . .  @16
H ickory N u ts, per bu.

Ohio ............................
C ocoanuts ...................
C hestnuts, N ew  York 

S ta te , per bu...............

R oasted  ...................  9@ 9%
CRACKED W H EA T

Bulk ................................  3%
24 21b. pk gs................. 2 50

CRACKERS
N ation al B iscu it Com pany 

Brands
Butter

„  B oxes
E xcelsior  B u t t e r s .......  8
NBC Square B u tters . .  6%
Seym our Round ...........  6%

Soda
NBC Sodas .................... 6%
Prem ium  Sodas ...........  7%
Select Sodas .................... 8%
Saratoga F l a k e s ........... 13
Saltines ..........................  13

O yster
NBC P icn ic  O ysters . .  6%
Gem O ysters .................... 6%
Shell ..................................  8

S w eet Goods
Cans and boxes

A nim als ............................  10
A tlan tics A lso A sstd . . 12 
A vena Fruit C akes . . .  12 
Bonnie Doon C ook ies.. 10
Bonnie L assies  .............  10
B rittle  F ingers .............  19
Cam eo B iscu it Choc.

(can s) ............................ 25
Cam eo B iscu it A sstd .

(can s) .............................  26
C artw heels A sstd ........... 8%
C ecelia  B iscu it .............  16
C hocolate B ar (can s) 18
Chocolate D r o p s ........... 17
C hocolate Drop Cen

ters ..............................  16
Choc. H oney F in gers . 16 
Choc. R ose ttes  (can s) 26
C rack n e ls 18
C ocoanut T affy  Bar . .  13
Cocoanut D rops ...........  12
C ocoanut M acaroons . .  18 
Gocnut H oney F ingers 12 
Cocnt H oney  Jum bles 12 
Coffee C akes Iced  . . .  12 * 
E ven tid e F in gers . . . .  16
Fam ily  Cookies .............  8%
F ig  C akes A sstd ........... 12
.Frosted Cream s ...........  8%
Frosted G inger Cookies 8% 
F ruit Lunch Iced . . . .  10 
Ginger G em s P lain  . . . .  8% 
Ginger G em s Iced . . . .  9% 
Graham C rackers . . . .  8 
Ginger Snaps F am ily  . .  8% 
G inger Snaps NBC

Round ............................  8
H ousehold C ookies . . . . 8  
H ousehold Cks. Iced . .  9
Hippodrom e B a r .........  12
H oney  Jum bles ...........  12
Im perials .......................... 8%
Jubilee M ixed .............  10
Lady F ingers Sponge . .36  
Leap Y ear Jum bles . .  18 
Lem on B iscu it Square 8%
Lem on W afers ...........  17
Lem ona ......... .................  8%
M ace C akes ...................  8
M ary Ann ...................... 8%
M arshm allow  Cfe. Ck. 13 
M arshm allow  W alnu ts 18
Medora ................................  8
M ottled Squares . . . .  10 
NBC H oney C akes . . .  12 
O atm eal C rackers . . . .  8
O range G em s ...............  8%
P enn y A ssorted  .............  8%
Peanut Gem s .................  >
P ineapple Cakes ......... 16
R aisin  Gem s .................  11
R everes A sstd .................16
Spiced Ginger C akes . .  9 
Spiced Ginger C akes

Iced . . . - .......................... 10
Sugar F ingers .............  12
Sugar Crimp ...................  ><%
Sultana Fruit B iscu it 16
Trium ph C a k e s ............. 16
V anilla W afers ...........  17
W averley  ........................ 10

In-er-Seal Trade Mark
Goods

per dos.
B aronet B iscu it ............$1 00
B rem ners B tr  W afs. 1 00
Cam eo B iscu it ...........  1 60
C heese Sandw ich . . . .  1 00 
Chocolate W afers . . .  1 00 
E xcelsior  B u tters . . . .  1 00
F ig  N ew ton  .....................  1 00
F ive  O’Clock T ea  B sot. 1 00 
G inger Snaps N B C  . .  1 00
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6 8 10 11
G rah am  C ra ck e rs  R ed

L ab e l 10c s ize  ............. 1 00
L em on  S n ap s  ...............  50
O y s te re tte s  ...................  50
P rem iu m  Sodas ............. 1 00
R oyal T o a s t  .................  1 00
S a ra to g a  F la k e s  ......... 1 501 00

2 50 

2 50

Social T e a  B iscu it 
S’. S. B u tte r  C ra ck e rs  1 50
U n eed a  B iscu it ...........  50
U n e ed a  G inger W a fe r  1 00
V an illa  W a fe rs  ........... 1 00
W a te r  T h in  B isc u it . .  1 00 
Zu Zu G in g er S n ap s  . .  50
Z w ieback  .......................  1 00

Other Package Goods 
B a rn u m ’s  A n im als  . .  50
C hocolate  T o k en s  -----2 50
B u tte r  C ra ck e rs  N B C  

F a m ily  P a c k ag e  • . .
S oda  C ra ck e rs  N B C  

F a m ily  P a c k ag e  ■ • •
F r u i t  C ake  ...................  3 00

In Special T in  Packages 
per doz.

F e s tin o  ............................ 2 50
N ab isco  25c ...................  2 50
N ab isco , 10c .................  1 00

In  bu lk , p e r  tin
N ab isco  ............................ 1 75
F e s tin o  ............................ 1 50
B e n t’s  W a te r  C ra ck e rs  1 40 

C R E A M  T A R T A R
B a rre ls  o r d ru m s  ......... 33
B oxes ...................................  34
S q u are  C an s ...................  36
F a n c y  C addies ...............  41

D R IE D  F R U IT S  
Apples

E v a p o r’ed, C hoice b u lk  7 
E v a p o r’ed, F a n c y  pkg. 8 

Apricots
C alifo rn ia - ...............  1S@15

Citron
C o rsican  .......................  15

Currants
Im p o rted  1 lb . pkg.
Im p o rted , b u lk  .........

Peaches
M uirs—Choice, 251b.
M uirs—F an cy , 25tb.
F an cy , Pee led , 25!b.

Peel
L em on, A m erican  . 
O range , A m erican  .

Raisins
C lu ster , 20 c a r to n s  . . . . 2  25 
L oose M usca tels, 4 C r. 6% 
L oose M u sca te ls . 3 Cr. 6 
L. M. Seeded, 1 lb. 7% @ 8Vi 

California Prunes

..8% . .8%

. .10 

..18

. . 12%  
.12%

F L A V O R IN G  E X T R A C T S  
Jennings D C Brand  

T erpeneless E x tra ct Lem on  
N o. 1 F  box, per doz. 75
No. 2 F  box, per doz. 90
No. 4 F  box, per doz. 1 75
No. 3 Taper, per doz. 1 75 
2 oz. F lat, F  M per dz. 1 5o 

Jennings D C Brand  
E xtract M exican Vanilla  

No. 1 F  Box, per doz. 90 
No. 2 F  Box, per doz. 1 25
No. 4 F  Box, per doz. 2 25
No. 3 Taper, per doz. 2 00 
2 oz. F la t F  M per dz. 2 00

f l o u r  a n d  f e e d
Grand R apids Grain & 

M illing Co.
W in te r  W h eat

P u rity  P a ten t .............  5 10
Seal of M innesota . . . .  5 00
Sunburst .......................  5 00
W izard Flour ...............  4 70
W izard Graham  ......... 5 00
W izard Gran. M eal . .  4 00 
W izard Buckwheat. . .  6 00
R ye ....................................  4 40

V alley  C ity M illing Co.
L ily W h ite  .....................  5 1C
Light L o a f ..........................4 60
Graham ............................ 2 10
Granena H ealth  ......... 2 20
Gran. M eal ...................  2 10
B olted M ed.........................2 00

V oigt M illing Co.
Graham ............................ 4 60
V oigt’s C rescent ............5 10
V oigt’s  F louroigt ..........5 10
V oigt’s H ygien ic  ............4 60
V oigt’s  R oyal ..................5 50
Colum bian ........................ 5 10
Calla L ily  ........................ 4 80
W atson -H igg in s  M illing Co.
Perfection Flour ......... 5 00
Tip Top Flour ...........  4 60
Golden Sh eaf Flour . .  4 20 
M arshall’s B est Flour 5 00 

W orden Grocer Co.
W izard Flour ...............  4 70
Quaker, paper .............  4 70
Quaker, cloth ...............  4 80
Quaker B uckw heat bbl. 5 50

Kansas H ard W h eat  
W orden Grocer Co. 

A m erican E agle, %s . .  5 10 
Am erican E agle, V4s . .  5 00 
A m erican E agle , %s . .  4 90 

Spring W heat 
Roy B aker

H ID E S  A N D  P E L T S  
Hides

G reen, N o. 1 .................  11%
G reen, N o. 2 .................... 10%
C ured , N o. 1 ..................13
C ured , No. 2 ..................12
C alfsk in , g reen . No. 1 15 
C alfsk in , g reen . N o. 2 13% 
C alfsk in , cu red . N o. 116 
C alfsk in , cu red , N o. 214%  

Pelts
Old W ool ...............  60 @1 25
L a m b s ...................  25@ 60
S h e a r l in g s ...........  25@ 60

Tallow
No. 1 .......................  @ 5
No. 2 .....................  @ 4

Wool
U n w ash ed , ined. . .  @18
U n w ash ed , fine . . .  @13

Lard Mackerel

90-100 25tb. boxe . .@

2 in. 
2 in.

1% to  
1% to
2 in ....................................
3 in ....................................

Cotton Lines
N o. 1, 10 fe e t ...........
No. 2, 15 fe e t ...........
No. 3, 15 fe e t .............
N o. 4, 15 fe e t .............
N o. 5. 15 fe e t
N o. 6, 15 fe e t ................  12
N o. 7, 15 fe e t ................  15
No. 8, 15 fe e t ................  18
No. 9, 15 fe e t ............... 20

Linen Lines
Sm all ................................ 2
M edium  .......................... 2
L a rg e  .............................. 3

Poles
B am boo, 14 ft., p e r  doz. 
B am boo, 16 ft. ,  p e r  doz. 
B am boo, 18 ft. ,  p e r  doz.

80- 00 25!b; boxes . . .@  6% 
70- 80 251b. boxes . . .@  7 
60- 70 25tb. boxes . . .@  8 
50- 60 25Tb. boxes . . .@ f 9% 
40- 50 25tb. boxes . .  .@11

F A R IN A C E O U S  GOODS  
Beans

C alifo rn ia  I .im a  ........... 7%
M ichigan  L im a  ...............  6
M ed. H a n d  P ick ed  . .  2 10
B row n  H o llan d  ........... 1 65

Farina
25 1 lb  p a ck ag es  ......... 1 50
B ulk , p e r  100 lb s ..............4 00

Original Holland Rusk 
P a c k ed  12 ro lls  to  c o n ta in e r  
3 c o n ta in e rs  (40) ro lls  3 20 

Hom iny
P e a rl, 100 lb. sack  . .  2 00 
Maccaroni and Verm icelli 

D om estic , 10 lb. box . .  60
Im p o rted , 25 lb . box . .  2 50 

Pearl Barley
C h e s te r  ............................ 3 00
E m p ire  ............................

Peas
G reen, W isconsin , bu. 2 00 
G reen , Sco tch , bu. . .  2 00
Sp lit, lb ................................  5

Sago
E a s t  In d ia  .......................  4%
G erm an , s ac k s  ........... 4%
G erm an , b ro k en  pkg. 

Tapioca
F lak e , 100 lb . sac k s  . .  4% 
P e a rl, 100 lb. s ac k s  . .  4%
P e a rl, 36 p k g s ...............  2 25
M inu te , 36 pkgs. . . . . .  2 75

F IS H IN G  T A C K L E
% to  1  in .............................  6
1 % to  2 in ...........................  7

G olden H o rn , fa m ily  . .  4 90 
G olden H o rn , b a k e rs  4 80
W isco n s in  R ye  .............  3 75

Ju d so n  G rocer Co.
C ereso ta , % s ..................5 80
C ereso ta , V4s ................5 90
C ereso ta , % s ....................6 00

W o rd en  G ro ce r Co. 
W ingold , % s c lo th  . . . . 5  70 
W ingold , Vis c lo th  . . . . 5  60 
W ingold , % s c lo th  
W ingold , % s p a p e r  
W ingold , Vis p a p e r

P u re  in  tie rc e s  ..12% @ 13 M ess, 100 lb s ............... 17 00
C om pound L a rd  10%@11 M ess, 40 lbs ............... . .  7 20
80 lb . tu b s  . . . ,. a d v an ce  % M ess, 10 lb s ................. . 1 90
60 tb tu b s  . . . .a d v a n c e  % M ess, 8 lb s ............... . .  1 60
50 tb. t in s  . . . .a d v a n c e  V4 No. Í, 100i lb s ............... . .16 00
20 tb. p a ils  . . . .a d v a n c e  % No. 1, 40 lb s ................ . .  6 80
10 tb . p a ils  . . . . .a d v a n c e  % No. 1. 10 lbs ............... . .  1 80
5 tb . p a ils  .... .ad v a n c e  1

8 tb  p a ils  ... .  .ad v a n c e  1 100 lbs. . 9 75
Smoked Meats 50 lbs. . . .  5 25

H am s, 12 tb. av . 19%@20 10 lbs. . . .  1 12
H a m s, 12 tb. av . 19 @19% 8 lbs. . 92
H am s, 16 tb. av . 18 @19 100 lbs. . . .  4 65
H am s, 18 tb. av . 18 @18% 40 lbs. , . .  2 10
H am , d ried beef 10 lbs. . 75

s e ts  ........... . . . .  23 @24 8 lbs. , 65

Young Hyson
C hoice ........................... 30
F a n c y  ............................ 40@50

Form osa ,
Form osa,
Form osa,

Ooling 
F a n c y  . .  
M edium  
C hoice .

50@60
28
35

90

20
48
90

15
16

18

. .5  50 

. .5  55 

. .5  50
B a k e rs ’ P a te n t  .............5 35

W y k es  & Co.
S leepy E ye , % s c lo th  5 45 
Sleepy E y e , Vis c lo th  5 35 
S leepy E y e , % s c lo th  5 25 
S leepy E y e , % s p a p e r  5 2E 
S leepy E y e , Vis p a p e r  5 25

Meal
B olted  ...................  3 80@4 00
G olden G ra n u l’d  3 80@4 00 

W h eat
N ew  R ed  .......................... 82
N ew  W h ite  ...................... 81

Oats
M ich igan  c a r lo ts  ...........  45
L ess  th a n  c a r lo ts  . . . .  47

Corn
C arlo ts  ................................  78
L ess  th a n  c a r l o t s ...........  80

H ay
C arlo ts  ............................ 18 00
L ess  th a n  c a r lo ts  . . .  19 00 

Feed
S tre e t  C ar F eed  ...........  33
No. 1 C orn  & O a t F eed  33
C rack ed  c o r n .................... 32
C oarse  co rn  m eal .........  32

f r u i t  j a r s
M ason, p ts ., p e r  gro . 4 55 
M ason, q ts .,  p e r  gro . 4 95 
M ason, % gal. p e r  gro . 7 30 
M ason, can  to p s , g ro .. 1 65

H O R SE R A D IS H
P e r  doz..................................

Jelly
51b pa ils , p e r  doz. . .  :

151b pa ils , p e r  p a il . .
301b pail, p e r  pa il . . . .

J E L L Y  G LASSES  
% p t. in  bb ls., p e r  doz.
% p t. in  bb ls., p e r  doz.
8 oz. c apped  in  bbls.

p e r  doz..............................
M A C A R O N I.

Uncle Sam Macaroni Co. 
M acaron i, 24 10c pkgs. 1 70 
S p a g h e tti ,  24 10c p kgs . 1 70 
V erm ice lli, 24 10c pk g s  1 70 
C urve  C u ts, 24 10c

p k g s .............................. 1 Jo
A lp h ab ets , 24 10c pkgs. 1 .0 
K u rl C uts, 20 lb . p a ils  1 3o 
K u rl C uts, 25 lb. p a ils  1 37 
K u rl C u ts . 50 lb . p a ils  2 40 
E g g  N oodles, 24 10c

p k g s ..............................
B u lk  M acaron i, 10 lb. 

boxes
B u lk  S p a g h e tti ,  10 lb .

boxes .......................
H o te l H ook, fibre bxs.

M A P L E IN E  
2 oz. b o ttle s , p e r  doz.
1 oz. b o ttle s , p e r  doz. 

M IN C E  M E A T
P e r  case  ..........................

M O LASSES  
N ew Orleans 

F a n c y  O pen K e ttle  . . .
C hoice ................................ 35
good ............................. |2
h a i r  ......................................

H a lf  b a rre ls  2c e x tra  
R ed H en , No. 2% . . . .  1 75
R ed H en , No. 5 ......... 1
R ed H en , No. 10 -----  1 6a

M U S T A R D  
Vi lb . 6 lb . box .

O L IV E S
B ulk , 1 ga l. k eg s  1 15@1 25 
B ulk , 2 g a l. k eg s  1 10@1 20 
B ulk , 5 gal. k eg s  1 00@1 15
S tuffed , 5 oz...................
S tu ffed , 8 oz.................
S tuffed , 14 oz.................
P it te d  (n o t s tu ffed )

14 oz..........................
M anzan illa , 8 oz...........
L unch , 10 oz.................
L unch , 16 oz.................
Q ueen, M am m oth , 19

1 80 

75

3 00 
1 75

85

42

16

90
1 25
2 25

2 25 
90

1 35
2 25

Q ueen, M am m oth , 28
4 25

5 75

C ox’s
C ox’s,

G E L A T IN E  
1 doz. la rg e .1 45
1 doz. sm all . . .  90

K n o x 's  S p ark lin g , doz. 1 25 
K n o x ’s  S p ark lin g , g r. 14 00 
K n o x ’s A cidu ’d  doz. 1 25
N elso n 's  ............................ 1 50
O xford  ................................  75
P ly m o u th  R ock, P hos. 1 25 
P ly m o u th  Rock. P la in  90

g r a i n  b a g s
B ro ad  G auge  ...................  18
A m o sk eag  .......................... 19

Herbs
S age  ....................................  15
H o p s ....................................  16
L a u re l L ea v e s  .................  15
S e n n a  L eav es  .................  25

O live Chow , 2 doz. cs.
p e r doz......................2 -5

P IC K L E S
Medium

B arre ls , 1,200 c o u n t . .  7 75
H alf bbls., 600 c o u n t 4 38
5 gallon  kegs  ...............  1 90

Small
B a rre ls  .........................  16 00
H a lf  b a rre ls  ...............  8 50
5 g a llon  k eg s  .............  3 40

Gherkins
B a rre ls  ............................ 14 50
H a lf b a rre ls  ...................  7 75
5 g a llon  kegs  .................

Sweet Small
B arre ls  .......................... 15 00
H a lf  b a rre ls  ...............  8 00
5 gallon  k e g s .......... 3 25

P IP E S
Clay, No. 216, p e r  box  1 75 
C lay, T . D. fu ll c o u n t 60
Cob ......................................  90

P L A Y IN G  C AR D S  
No. 90, S te a m b o a t . .  75 
N o. 15, R iv a l a ss o rte d  1 25 
No. 20, R over, e n a m ’d. 1 50
No. 572, S pecial ........... 1 75
No. 98 Golf, s a tin  fin. 2 00
No. 808, B icycle  ..............2 00
No. 632 T o u rn ’t  w h is t 2 25

P O T A S H
B a b b i tt’s, 2 doz...........  1 75

P R O V IS IO N S  
' Barreled Pork

C lear B ack  ___ 22 00@23 00
S h o r t C u t C lear 20 50@2l 00
B e a n ................... 18 0Q<®18 50
B risk e t, C lear 23 50@24 00
P i g ..................................... 23 00
C lear F am ily  ...............  26 00

D ry  Salt Meats  
S P  B ellies  . . . .  15%@16

California H am s 12 @12%
Picn ic Boiled

H a m s ................. 19% @20
Boiled H am s . .  27%@28 
M inced H am  . .  13 @13%
B acon ...................  19 @26

Sau sages
Bologna ...............  10 @10%
L iver .....................  7 . .  @ 8
F r a n k fo r t .............12 @12%
P o r k ..........................13 @14
V eal ..................................  11
Tongue .............................. 11
H ead ch eese ...................  9

B eef
B oneless ......... 20 00@20 50
Rump, new  . . .  21 00@22 00 

P ig’s  F eet
% bbls................................  1 05
% bbls., 40 lbs.................. 2 10
% bbls................................  4 2o
1 bbl....................................  8 50

Tripe
K its, 15 lb s ........................ 90
% bbls., 40 lbs.....................1 60
% bbls. 80 lb s .....................3 00

C asings
H ogs, per % ...........
B eef, rounds, set  
Beef, m iddles, set  
Sheep, per bundle

Uncolored B utterine
Stolid D airy ___  12 @16
Country Rolls ...12% @ 18  

Canned M eats
.  Corned beef, 2 lb ..............4 45

Corned beef, 1 lb ........... 2 35
R oast beef, 2 lb ..........
R oast beef, 1 lb. . . . .
Potted  M eat, H am

Flavor, Vis ------
Potted M eat, H am

Flavor, %s ------
D eviled M eat, H am  

Flavor, Vis . . . .
D eviled M eat, H am

Flavor, %s .........
Potted  Tongue, V4s 
P otted  Tongue, %s 

RICE
Fancy ........................ 6
Japan Style  ........... 5
Broken ...................... 4

ROLLED OATS 
Rolled Avena, bbls. . .5  75 
Steel Cut, 100 lb. sks. 2 85
Monarch, bbs.....................5 50
Monarch, 90 tb. sack s 2 65 
Quaker, 18 R egular . . . 1  45 
Quaker, 20 Fam ily . .  4 

SALAD DRESSING
Columbia, % p t................. 2
Columbia, 1 p in t . . . .  4 
D urkee’s, large 1 doz. 4 
D urkee’s, sm all, 2 doz. 5 
Snider's, large, 1 doz. 2 
Snider's sm all, 2 doz. 1 

SA LERA TU S  
Packed 60 lbs. in 

Arm and H am m er  
W yandotte, 100 %s 

SAL SODA  
Granulated, bbls. . . .  
Granulated, 100 lbs. cs.

35
18@20 
80 @85 

85

.4 45 

.2 35

50

95

. 50

. 95 
50 

. 95

@ 6%
@5%
@4%

00

S E E D S
A nise ................................ 14
C an ary , S m y rn a  ......... 7%
C araw a y  .......................... 10
C ardom om , M ala b a r 1 20
C elery  .............................. 50
H em p, R u ss ian  ...........  5
M ixed B ird  ...................  5
M u sta rd , w h ite  ...........  8
P oppy  .............................. H
R ape  .................................. 5 %

S H O E  B L A C K IN G  
H an d y  Box, la rg e  3 dz. 3 50 
H an d y  Box, sm all . .  1 25 
B ix b y 's  R oyal P o lish  85 
M ille r’s  C row n P o lish  85 

S N U F F
Scotch , in  b lad d e rs  . . . .  37
M accaboy, in  j a r s ........... 35
F ren c h  R app le  in  j a r s  . .  43

SODA
B oxes ..................................  5%
K egs, E n g lish  ...............  4 Vi

S P IC E S  
W hole Spices

A llspice, J a m a ic a  ......... 9
A llspice, la rg e  G arden  11
Cloves,
C assia,
C assia ,
G inger,
G inger,

Z an z ib a r 
C an ton  . . . .  
5c pkg. doz. 
A frican  
C ochin

9 % 
14%

box 
. 3 00 
. 3 00

. .  80 
90

G ran u la ted , 36 pkgs. . .  1 25 
S A L T

C om m on G rad es
100 3 lb . sac k s  ...........  2 60
70 4 lb. sac k s  ........... 2 40
60 5 lb. sac k s  ........... 2 40
2S 10 lb. sac k s  ........... 2 25
56 lb. sac k s  ............... 40
28 lb. sac k s  ..............  20

W arsaw
56 lb. d a iry  in  d rill b ag s  40 
28 lb. d a iry  in  d rill b a g s  20 

Solar Rock
56 tb. s ac k s  .......................  25

Common
G ran u la ted , F in e  ......... 1 05
M edium , F in e  ............... 1 10

S A L T  F IS H  
Cod

L arg e , w hole  . . .  @ 8
Sm all, w hole . . .  @ 7 %
S tr ip s  o r  b r ic k s  7%@10%
Pollock  ...................  @ 4%

H alibu t
S tr ip s  ............................ 16
C h u n k s .......................... 16

Holland H erring  
Y. M. w h. hoop bbls. 12 00 
Y. M:. w h. hoop % bbl. 6 50 
Y. M. w h. hoop k eg s  72 
Y. M. w h. hoop M ilchers

kegs  ................................  73
Ju ee n , bb ls  ...................  11 00
Q ueen, bb ls ............... 11 00
Q ueen, % bb ls .........................5 75

Trou t
No. 1, 100 lb s ............................7 50
N o. 1, 40 lb s ................ 2 25
No. 1, 10 lb s ...................  90
N o . 1, 2 lb s .......................  75

M ace, P e n a n g  ...............  70
M ixed. No. 1 ...............  1«V
M ixed, No. 2 ...............  10
M ixed, 5c pkgs. doz. . .  45
N u tm eg s, 70-80 ........... 30
N u tm eg s, 105-110 . . . .  22
P ep p e r, B lack  ...............  13
P ep p e r, w h ite  .............  25
P ep p e r, C ayenne  ------
P a p rik a , H u n g a ria n

Pure Ground In Bi 
A llspice, J a m a ic a  . . .
C loves, Z an z ib a r ------
C assia , C an to n  ..........
G inger, A frican  ........
M ace, P e n a n g  .............
N u tm eg s, 75-80 .........
P ep p e r, B lack  .............
P ep p e r, W h ite  ...........
P ep p er, C ayenne  ----
P a p rik a , H u n g a ria n  .

S TA R C H  
Com

K ingsfo rd , 40 lbs. . .  
M uzzy, 20 lib . pkgs. 

K ingsfo rd
S ilver Gloss, 40 lib . 
M uzzy, 40 lib . pkgs.

Gloss
S ilver G loss, 16 31bs. 
S ilver G loss, 12 CIbs. 

Muzzy
48 lib . p a ck ag es  . . . .
16 31b. p ack ag es  
12 61b. p ack ag es

E nglish  B re a k fa s t
M edium  .........................  25
C hoice .......................... 30@35
F a n c y  .........................  40 @60

India
Ceylon, choice  . . . .  30@35 
F a n c y  ............................ 45 @50

TOBACCO 
Fine C ut

B lo t ..................................  1 45
B ugle, 16 oz.......................3 84
B ugle, 10c .................  11 00
D an  P a tc h , 8 a n d  16 oz. 32
D an  P a tc h , 4 oz...........11 52
D an  P a tc h , 2 oz...........5 76
F a s t  M ail, 16 oz...........7 80
H ia w a th a , 16 oz............. 60
H ia w a th a , 5c ...............  5 40
M ay F low er, 16 oz.......... 9 36
N o L im it, 8 oz ...............1 80
N o L im it, 16 oz...............3 60
O jibw a, 8 an d  16 oz. 40
O jibw a, 1 0 c .............1 .. 11 10
O jibw a, 5c .....................  1 85
P e to sk ey  C hief, 7 oz. 2 00 
P e to sk ey  C hief, 14 oz. 3 90 
P e a ch  an d  H oney , 5c 5 76
R ed Bell, 16 oz..................3 96
Red Bell, 8 foil ...........  1 98
S te rlin g , L  & D 5c . .  5 76 
S w eet C uba, c a n is te r  9 16
S w eet C uba, 5c ...........  5 76
S w ee t C uba, 1 0 c ...........  95
S w eet C uba, 1 lb. t in  4 50 
S w eet C uba, % lb. foil 2 25 
S w eet B urley , 5c L& D  5 76 
SW eet B urley , S oz. . .  2 45 
S w eet B urley , 16 oz. . .  4 90 
Sw eet M ist, % gro. . .  5 70
Sw eet M ist, 8 oz .......... 11 10
S w eet M ist, 8 oz........... 35
T e leg ram , 5c ...............  5 76
T ig er, 5c .......................  6 00
T iger, 25c c an s  ........... 2 35
U ncle  D aniel, 1 lb . . .  60
Uncle D aniel, 1 oz. . .  G 22

Plug
22 Am. N avy , 16 oz........... 32

Apple, 10 lb. b u tt  ......... 38
ilk D rum m ond  N a t. L eaf, 2

12 an d  5 lb ........................ 60
30 D rum m ond  N a t. L eaf
12 p e r doz.......................... 96
18 B a ttle  A x ....................... 28

B racer, 6 a n d  12 lb. . . 30
35 B ig Four, 6 an d  16 lb. 32

. 15 Boot J a c k , 2 lb ............... 90

. 35 B oot J a c k , p e r doz. . . 90
24 B ullion, 16 oz................... 46

. 45 C lim ax, G olden T w in s 48
C lim ax 14% oz................ 44
C lim ax, 7 oz....................... 47
D ay s’ W ork , 7 & 14 lb. 37
C rem e de M enthe , lb. 62
D erby, 5 lb. boxes . . . . 28
5 B ros., 4 tb ....................... 66
F o u r R oses, 10c ............. 90

.. 7% G ilt Edge, 2 lb ................... 50. . 5 Gold R ope, 6 & 12 lb. 58

. .  6%
Gold Rope, 4 & 8 lb. 58
G. O. P ., 12 & 24 lb. . . 40

. .  8^4 G ran g e r T w is t. 6 lb. . . 46
G. T. W ., 10 tb . & 21 tb. 36

. .  5 H o rse  Shoe, 6 & 12 lb. 43
. 4%
. 6

501b. boxes .......................  3%
S YR U PS

Corn
B arre ls  ............................ 28
H a lf b a rre ls  ...............  30
B lue K aro , No. 2 ----- 1 80
B lue K aro , No. 2% . .  2 16
B lue K aro , No. 5 . . . .  2 15
B lue K aro , N o. 1 0 -2 05
R ed  K aro , No. 2 ...... 2 00
R ed K aro , No. 2% . .  2 45
R ed K aro , No. 5 ----- 2 40
R ed K aro , N o. 10 . . . .  2 30

Pure Cane
F f i ir  ....................................  16
Good .................................. 20
Choice .............................. 25

T A B L E  SAUC ES
H alfo rd , la rg e  ........  3 75
H alfo rd , sm all .........  2 25

T E A
Japan

Sundried , m ed ium  . ,24@26 
Sundried , choice  ...30@ 33 
Sundried , fan cy  ....3 6 @ 4 0  
B ask e t-fired , m ed ium  30 
B ask e t-fired , choice  35@37 
B ask e t-fired , fa n cy  40@43
N i b s ...................................30@32
S if tin g s  ........................ 10@12
F a n n in g s  .....................  14@15

Gunpowder
M oyune, m edium  . . . .  35
M oyune, c h o i c e ........... 33
M oyune, fan cy  ............50@60
P in g su ey , m ed ium  . .  33
P in g su ey , choice  . . . .  35
P in g su ey , fa n c y  ....5 0 @ 6 5

H oney  D ip T w is t, 5&10
Jo lly  T a r , 5 & 8 lb ..........
J . T ., 5% & 11 lb. . .  
Q en tu ck y  N avy , 12 lb. 
K ey sto n e  T w is t, 6 lb.
K ism et, 6 lb .......................
M aple D ip, 20 oz...............
M erry  W idow , 12 lb. . .  
N obby Spun  R oll 6 & 3
P a rro t ,  12 lb .....................
P a t te r s o n ’s  N a t. L ea f 
P each ey , 6-12 & 24 lb. 
P icn ic  T w is t, 5 lb.

45
40
35

.32
45
48
27
32
58
34
93
40
45

P ip e r H e id siek , 4 & 7 lb. 69 
P ip e r  H e idsiek , p e r  doz. 96 
Polo, 3 doz., p e r  doz. 48
R ed icu t, 1 2-3 oz..............  38
S crap p le , 2 & 4 doz. . .  48
S h e rry  C obbler, 8 oz. . .  32
S p ea r H ead , 12 oz........... 44
S p e a r  H ead , 14 2-3 oz. 44
S p e a r H ead , 7 oz...........  47
Sq. D eal, 7, 14 a n d  28 lb. 30 
S ta r , 6, 12 & 24 lb. . .  43
S ta n d a rd  N avy , 7%, 15

& 30 lb ...............................  34
T en  P e n n y , 6 & 12 lb. 35 
T ow n T a lk , 14 oz. . .  31
Y ankee  G irl, 12 & 24 30

Scrap
All R ed, 5c ...................  5 76
Am . U nion S c rap  . . . .  5 40
B ag  P ipe , 5c .................  5 88
C utlas, 2% oz...................  26
Globe S c rap , 2 oz ...........  30
H ap p y  T h o u g h t, 2 oz. 30 
H o n ey  C om b S crap , 5c 5 76 
H o n est S crap , 5c . . . .  1 55 
M ail P ouch , 4 doz. 5c 2 00
Old Songs, 5c ...............  5 76
Old T im es, % gro . . .  5 50 
P o la r  B ear, 5c, % gro . 5 76 
R ed  B and , 5c V4 g ro . 5 76 
R ed  M an S c rap  5c . .  1 42



so M I C H I G A N  T R A D E S M A N A u gu st 27, 1913

SPECIAL PRICE CURRENT M__________ m__________E
12 13 14

S crapp le , 5c p k g s ............. 48
S u re  S ho t, 5c 1-6 gro. 5 76 
Y ankee  G irl Scrap , 2oz. 5 76 
P a n  H an d le  S c rp  *4gr. 5 76 
P e a ch y  Scrap , 5c . . . .  5 76 
U nion  W o rk m a n  2*4 6 00

Sm oking
All L eaf, 2V* & 7 oz. 30
BB, 3% oz .......................  6 00
BB, 7 oz...........................  12 00
BB, 14 oz.........................  24 00
B agdad , 10c t in s  . . . .  11 52
B ad g er, 3 oz....................  5 04
B ad g er, 7 oz .................  11 52
B an n e r, 5c ...................  5 76
B an n e r, 20c ...................  1 60
B an n e r, 40c .................  3 20
Btelwood, M ix tu re , 10c 94
B ig  Chief, 2V* oz. . .  6 00
B ig  C hief, 16 oz...........  30
B ull D u rh am , 5c. ......... 5 85
B ull Durh&m, 10c . . .  11 52 
B ull D u rh am , 15c . . .  17 28 
B ull D u rh am , 8 oz. . .  3 60 
B ull D u rh am , 16 oz. . .  6 72
B uck  H orn , 5c ...........  6 76
B uck  H o rn , 1 0 c ............. 11 52
B ria r  P ipe , 5c ...........  6 00
B r ia r  P ipe , 10c ......... 12 00
B lack  S w an , 5c ........... 5 76
B lack  Sw an, 14 oz. . .  3 50
B ob W h ite , 5c ........... 6 00
B ro th e rh o o d , 5c ...........  6 00
B ro th e rh o o d , 1 0 c ----- 11 10
B ro th e rh o o d , 16 oz. . .  5 05
C arn iv a l, 5c ...................  5 70
C arn iva l, % o z ............... 39
C arn iv a l, 16 oz...............  40
C ig a r C lip’g. Jo h n so n  30 
C ig a r C lip’g. S eym our 30 
Id e n tity , 3 & 16 oz. . .  30
D a rb y  C ig a r C u ttin g s  4 50 
C o n tin en ta l C ubes, 10c 90
C orn  C ake, 14 oz...........2 55
C orn  C ake, 7 oz...........1 45
C orn  C ake, 5c ...............  5 76
C ream , ‘50c p a ils  ----- 4 70
C u ban  S ta r , 5c foil . .  5 76 
C uban  S ta r , 16 oz pa ils  3 72
C hips, 10c .....................  10 30
D ills B est, 1% oz.................  79
D ills B est, 3% oz. 77
D ills B est, 16 oz ..........  73
D ixie K id , 5c ..............  48
D u k e ’s  M ix., 5c ........... 5 76
D u k e’s  M ix, 10c ----- 11 52
D u k e 's  C am eo, 5c . .  5 76
D rum , 5c .......................  5 76
F. F . A. 4 oz......................5 04
F . F . A. 7 oz ...............  11 52
F ash io n , 5c ...................  6 00
F ash io n , 16 oz...............  5 28
F iv e  B ros., 5c ........... 5 76
F iv e  B ros., 10c ........... 10 53
F iv e  c en t c u t P lu g . .  29
F O B  10c ...................  11 52
F o u r R oses, 10c ........... 96
F u ll D ress , 1% oz. . .  72
G lad H an d , 5c ...........  48
Gold Block, 10c ......... 12 00
Gold S ta r, 50c p a il . .  4 70 
G ail & A x N avy , 5c 5 76
G row ler, 5c ...................  42
G row ler, 10c .................  94
G row ler, 20c ...............  1 85
G ian t, 5c .......................  5 76
G ian t, 40c .......................  3 96
H a n d  M ade, 2% oz. . .  50
H aze l N u t, 5c ...............  5 76
H oney  D ew, 10c . . . .  12 00
H u n tin g , 5c ...................  38
I X  L, 5c .......................  6 10
I  X  L ,, in  p a ils  ........... 3 90
J u s t  S u its , 5c ...............  6 00
J u s t  S u its, 10c ........... 12 00
K iln  D ried , 25c ........... 2 45
K in g  B ird, 7 oz ....................... 2 16
K in g  B ird , 10c ...........  11 52
K in g  B ird , 5c ............... 5 76
L a  T u rk a , 5c ...............  5 76
L ittle  G ian t, 1 lb ..........  28
L ucky  S tr ik e , 10c . . . .  96
L e R edo, 3 oz...........  10 80
Le R edo, 8 & 16 oz. 38 
M y rtle  N avy , 10c . . . .  11 52
M y rtle  N avy , 5 c ..............5 76
M ary lan d  Club, 5c . . .  50
M ayflow er, 5c ...............  5 76
M ayflow er, 10c .............  96
M ayflow er, 20c .............  1 92
N ig g e r H a ir , 5 c ...........  6 00
N ig g e r H a ir , 10c . . . .  10 70 
N ig g e r H ead , 5c . . . .  5 40 
N ig g e r H ead , 10c . . . .  10 56
N oon H o u r, 5c ............. 48
Old Colony, 1-12 gro. 11 52
Old M ill, 5c ...................  5 76
Old E n g lish  C urve  l% oz. 96
Old C rop 5c ...................  5 76
Old C rop, 25c ...............  20
P . S., 8 oz. 30 lb. cs. 19 
P . S., 3 oz., p e r  gro . 5 70
P a t  H and , 1 oz............... 63
P a t te r s o n  Seal, 1% oz. 48 
P a t te r s o n  Seal, 3 oz. . .  96
P a tte r s o n  Seal, 16 oz. 5 00
P eerle ss , 5c ...................  5 76
P ee rle ss , 10c c lo th  . .  11 52 
P ee rle ss , 10c p a p e r  ..10  80
P ee rle ss , 20c ...........  2 04
P ee rle ss , 40c ...........  4 08
P laza , 2 gro . c s ..........  5 76
P low  Boy, 5c ............ 5 76
P lo w  Boy, 10c ........... 11 40
P low  Boy, 14 >z.......................4 70
P ed ro , 10c ...................  11 93
P r id e  of V irg in ia , 1% 77
P ilo t, 5c ............................ 5 76

P ilo t, 7 oz. doz...........  1 05
P ilo t, 14 oz. doz ........... 2 10
P r in ce  A lbe rt, 5c . . . .  48
P r in ce  A lb e rt, 10c . . . .  96
P r in ce  A lbe rt, 8 oz. . .  3 84 
P r in ce  A lbert, 16 oz. . .  7 44
Q ueen Q uality , 5c ___  48
Rob Roy, 5c foil . . . .  5 76 
Rob Roy, 10c g ro ss  . .  10 52
Rob R oy, 25c doz .......... 2 10
Rob Roy, 50c doz.......... 4 10
S. & M., 5c g ro ss  . . . .  5 76 
S'. & M., 14 oz., doz. . .  3 20 
S old ier Boy, 5c g ro ss  5 76
S o ld ier Boy, 10c ___  10 50
S old ier Boy, 1 lb ...........4 75
S w ee t C aporal, 1 oz. . .  60
S w ee t L o tu s , 5 c ...........  6 00
S w eet L o tu s. 10c . . . .  12 00 
S w eet L o tu s, p e r  dz. 4 35 
S w ee t R ose, 2V* oz. . .  30 
S w eet T ip  T op, 5c . .  50
S w ee t T ip  Top, 10c . .  1 00 
S w eet T ips, V* gro. . .  10 08
Sun C ured , 10c ............. 98
S tim m er T im e, 5c . . . .  5 76 
S u m m er T im e, 7 oz. . .  1 65 
S u m m er T im e, 14 oz. 3 50 
S ta n d a rd , 5c foil . . . .  5 76 
S ta n d a rd , 10c p a p e r  . .  8 64 
Seal N . C., 1% c u t p lu g  70 
Seal N . C. 1% G ran . 63 
T h ree  F e a th e rs ,  1 oz. 48 
T h ree  F e a th e rs ,  10c 11 52
T h ree  F e a th e rs  an d  

P ip e  co m b in a tio n  . .  2 25 
T om  &. J e r ry ,  14 oz. . .  3 60 
T om  & J e r ry , 7 oz. . .  1 80
T om  & J e r ry , 3 oz..........  76
T ro u t L ine, 5c ........... 5 90
T ro u t L ine, 10c 11 00
T u rk ish , P a tro l , 2-9 5 76
T uxedo, 1 oz. b ag s  . .  48
T uxedo, 2 oz. tin s  . .  96
T uxedo, 20c ...................  1 90
T uxedo, 80c t in s  ----- 7 45
T w in  O aks, 10c ...........  96
U nion L ead e r, 50c . . . .  5 10 
U nion L ead er, 25c . .  2 60 
U nion L ead e r, 10c . .  11 52 
U nion  L ead e r, 5c . . . . .  6 00 
U nion W o rk m an , 1% 5 76
U ncle Sam , 10c ......... 10 80
U ncle  Sam , 8 oz........... 2 25
U. S. M arine, 5c . . . .  6 00 
V an  B ibber, 2 oz. t in  88 
V elvet, 5c pouch . . . .  48
V elvet, 10c tin  ...............  96
V elvet, 8 oz. t in  ----- 3 84
V elvet, 16 oz. can  ----- 7 68
V elvet, co m b in a tio n  cs 5 75
W a r  P a th , 5c ...............  6 00
W a r  P a th , 2 0 c ............... 1 60
W av e  L ine, 3 oz ........... 40
W av e  L ine. 16 oz..........  40
W ay  up, 2V* oz.............. 5 75
W ay  up, 16 oz. p a ils  . • 31
W ild  F ru it ,  5 c ...............  5 76
W ild  F ru it ,  10c ......... H  52
Yum Y um , 5c ...............  6 00
Y um  Y um , 10c ......... 11 52
Y um  Yum , 1 lb., doz. 4 80

T W IN E
C otton , 3 p ly  ...............  22
C otton , 4 ply ...............  22
J u te ,  2 ply  ...................  14
H em p, 6 p l y ...................  13
F lax , m ed ium  ...............  24
W ool, 1 lb. b a le s  ........... 6

4% inch , 5 g ro ss  ........... 65
C arto n s, 20 2}4 doz. bxs 70 

E gg C ra te s  and  F illers  
H u m p ty  D u m p ty , 12 dz. 20
N o. 1 com ple te  ...............  40
No. 2, com ple te  ...............  28
C ase No. 2, fillers, 15

se ts  ................................ 1 35
C ase , m edium , 12 s e ts  1 15 

F a u c e ts
C ork  lined , 3 in ...............  70
C ork  lined, 9 in ...............  80
C ork  lined , 10 in .................. 90

Mop S tick s
T ro ja n  sp r in g  ...............  90
E c lip se  p a te n t  sp r in g  85
No. 1 com m on ...............  80
No. 2 p a t. b ru sh  h o ld e r 85
Id ea l No. 7 ...................  85
121b. co tto n  m op h e ad s  1 45 

P a ils
2-hoop S ta n d a rd  . . . .  2 00
2- hoop S ta n d a rd  . . . .  2 25
3 - w ire  C able  . 2 10
C ed ar a ll red  b ra s s  . .  1 25
3-w ire  C able ...............  2 30
P a p e r  E u re k a  ...............  2 25
F ib re  ................................ 2 40
10 q t. G alvan ized  . . . .  1 70 
12 q t. G a lv a n i z e d '. . . .  1 90 
14 qt. G alvan ized  . . . .  2 10

T o o th p ick s
B irch , 100 p a ck ag es  . .  2 00
Id e a l .................................. 85

T  rap s
M ouse, w ood, 2 ho les 22
M ouse, w ood, 4 holes 45
M ouse, w ood, 6 ho les 70
M ouse, tin , 5 ho les . . . .  65
R a t, w ood .......................  80
R at, sp rin g  ...................  75

Tubs
20-in. S ta n d a rd , No. 1 7 50 
18-in. S ta n d a rd , N o. 2 6 50 
16-in. S ta n d a rd , No. 3 5 50
20-in. C able, No. 1 . .  8 00
18-in. C able, No. 2 ____ 7 00
16-in. C able, No. 3 ____ 6 00
No. 1 F ib re  ...............  10 25
No. 2 F ib re  ...................  9 25
No. 3 F ib re  ...................  8 25
L arg e  G alvan ized  . .  5 75
M edium  G alvan ized  . .  5 00
Sm all G a lvan ized  . . . .  4 25

Washboards
B ronze  G lobe ...............  2 50
D ew ey ............................ 1 75
D ouble A cm e ...............  3 75
Single A cm e .................  3 15
D ouble P e e rle ss  ...........  3 75
S ingle  P e e rle ss  ........... 3 25
N o rth e rn  Q ueen ----- 3 25
D ouble D uplex  ...........  3 00
Good L uck .....................  2 75
U n iv e rsa l .......................  3 15

W indow  Cleaners

Wood Bowls
13 in. B u tte r  ...............  1 50
15 in . B u tte r  ...............  2 00
17 in. B u tte r  ...............  3 75
19 in. B u tte r  ...............  6 00
A sso rted , 13-15-17 . . . .  3 00 
A sso rted , 15-17-19 . . . .  4 25

V IN E G A R
W h ite  W ine , 40 g ra in  8% 
W h ite  W ine, 80 g ra in  11 & 
W h ite  W ine, 100 g ra in  13
O ak land  V in eg ar & P ick le  

Co’s B ran d s . 
H ig h lan d  ap p le  c ider ..18  
O ak land  app le  c id e r . .  13
S ta te  Seal su g a r  ----- 11
O ak land  w h ite  p ick ling  10 

P a c k ag e s  free .
W IC K IN G

No. 0, p e r  g ro ss  ..............30
No. 1, p e r  g ro ss  . . . .  40 
No. 2, p e r  g ro ss  . . . .  50 
No. 3, p e r  g ro ss  -----  75

W O O D E N W A R E

W R A P P IN G  P A P E R
C om m on S tr a w  ........... 2
F ib re  M anila, w h ite  . .  3 
F ib re  M anila, co lored  4
No. 1 M an ila  .................  4
C ream  M an ila  ...............  3
B u tc h e rs ’ M an ila  . . . .  2% 
W ax  B u tte r , s h o r t  c ’n t 13 
W ax  B u tte r ,  fu ll co u n t 20 
W ax  B u tte r ,  ro lls . . . .  19 

Y E A S T  C A K E
M agic, 3 doz.................. 1 15
S u n lig h t, 3 d o z ...............1 00
S u n lig h t, \V z doz...........  50
Y e as t F oam , 3 doz. . .  1 15 
Y eas t F oam , 3 doz. . .  1 00 
Y east F o am , 1Î4 doz. 58

Baskets
B u sh e ls  ............................ 1 00
B ushels , w ide b an d  . .  1 15
M ark e t ...........................  40
S’p lin t, la rg e  ...............  3 50
S plin t, m ed iu m  ........... 3 00
S plin t, s m a l l ......................2 75
W illow , C lo thes, la rg e  8 25 
W illow , C lothes, sm all 6 75
W illow , C lo thes, m e ’m  7 50 

B utter Pates
O vals

14 lb., 250 in c ra te  . . . .  30 
% lb., 250 in  c ra te  ___  30
1 lb., 250 in  c ra te  ___  35
2 lb., 250 in  c ra te  ____ 45
3 lb., 250 in  c ra te  . . . .  55
5 lb. 250 in  c ra te  ___  65

W ire  E n d
1 lb., 250 in  c ra te  . .  ..35
2 lb., 250 in c ra te  . . . .  45
3 lb., 250 in c ra te  . . . .  55
5 lb., 250 in c ra te  . . . .  65

Churns
B arre l, 5 gal., each  . .  2 40 
B a rre l 10 g a l., each  . .2  55 

Clothes Pins 
R ound  H ead

A X L E  G R E A S E

1 lb. boxes, p e r g ro ss  9 00 
3 lb. boxes, p e r  g ro ss  24 00 

B A K IN G  P O W D E R  
Royal

10c sixe  . .  90 
141b c an s  1 35 
6 oz. c an s  1 90 

lb. c an s  2 50 
% lb c an s  3 75 
l ib  c an s  4 80 
3!b c an s  13 00 
51b can s  21 50

C IG A R S
Jo h n so n  C ig a r Co.’s  B ran d

S. C. W „  1,000 lo ts  . . . .  31
E l P o r ta n a  ........................ 33
E v e n in g  P re s s  ...............  32
E x e m p la r  .......................... 32

W o rd en  G rocer Co. B ra n d  
B en H u r

P e rfec tio n  .......................... 35
P e rfec tio n  E x t r a s  ......... 35
L o n d res  .............................. 35
L o n d res  G ran d  .................  35
S ta n d a rd  ..........................  35
P u r ita n o s  .......................... 35
P a n a te lla s , F in a s  ...........  35
P a n a te lla s ,  B ock ...........  35
J o ck e y  C lub  ...................... 35

Old Master Coffee

Old M a s te r  .........
S an  M arto  ..........
P ilo t .......................

T E A
R oyal G arden , 

a n d  1 lb .............
T H E  BOUR CO., 

T O L E D O . O. 
C O F F E E  
Roasted

D w in n e ll-W rig h t Co’s B ’ds

W h ite  H ouse , 1 lb ...............
W h ite  H ouse , 21b ...............
E xce ls io r, B lend, l ib  .........
E xce lsio r, B lend, 21b ...........
T ip  T op, B lend , l ib  ...........
R oyal B lend  ............................
R oyal H ig h  G rad e  ...............
S u p e rio r B lend  ......................

B oston  C o m b in a t io n .............
D is tr ib u te d  b y  Ju d so n  

G ro ce r Co., G ra n d  R ap id s; 
L ee  & C ady, D e tro it;  S y 
m ons B ros. & Co., S a g i
n aw ; B row n, D av is  & W a r 
n e r, J a c k s o n ; G odsm ark , 
D u ra n d  & Co., B a t t le  
C reek ; F ie lb a c h  Co., T o 
ledo.

C O C O A N U T
B a b e r’s  B ra z il S h redded

10 5c p k g s ., p e r  c ase  2 60 
26 10c pkgs., p e r  case  2 60 
16 10c a n d  33 5c pkgs., 

p e r  case  ...................... 2 60

SA F E S

A pex H a m s .......................
A pex  B acon  ......................
A pex  L a rd  .....................
E x ce ls io r H a m s  .............
E x c e ls io r B a c o n .............
S ilv er S ta r  L a rd  ...........
S ilv er S ta r  L a rd  ...........
F a m ily  P o rk  ...................
F a t  B ack  P o rk  .............

P r ic e s  q u o ted  upon a p p li
ca tio n , H am m o n d , S 'tandish  
& Co., D e tro it,  M ich.

F u ll lin e  o f Are a n d  b u r 
g la r  p roo f s a fe s  k e p t in

s to ck  b y  th e  T rad e sm a n  
C om pany. T h ir ty - liv e  s izes  
a n d  s ty le s  on h a n d  a t  all 
tim es—tw ice  a s  m a n y  sa fes  
a s  a re  c a r r ie d  b y  a n y  o th e r  
house  in  th e  S ta te . I f  you 
a re  u n ab le  to  v is it  G ran d  
R ap id s  a n d  in sp ec t th e  lin e  
pe rso n ally , w r ite  fo r  qu o 
ta tio n s .

The only
5c

C lean ser
Guaranteed to  

equal the 
best 10c kinds

80 - C A N S - $2.80
SOAP

L a u tz  B ro s .’ & Co. 
A cm e, 30 b a rs , 75 lbs. 4 00 
A cm e, 25 b a rs , 75 lbs. 4 00 
A cm e, 25 b a rs , 70 lb s. 3 80
A cm e, 100 cak es  ...........3 00
B ig  M aste r, 100 b locks 4 00
G erm an  M ottled  ........... 3 15
G erm an  M ottled , 5 bx. 3 15 
G erm an  M ottled , 10 bx. 3 lo  
G erm an  M ottled , 25 bx. 3 05 
M arseilles , 100 cak es  ..6  00 
M arseilles , 100 cks. 5c 4 00 
M arse illes , 100 ck to il 4 00 
M arse illes , % box to il 2 10

P ro c to r  & G am ble Co.
L enox  ................................  3 00
Ivory , 6 oz............ ' ...........  4 00
Ivory , 10 o z ....................  6 75
S ta r  ....................................  3 35

T rad e sm a n  Co.’s B ran d  
B lack  H aw k , one box  2 50 
B lack  H aw k , five b x s  2 40 
B lack  H aw k , te n  bxs  2 25

A. B. W ris le y
Good C h e e r .....................  4 00
Old C o u n t r y ...................  2 40

Soap Powders 
Snow  Boy, 24s fam ily

s i z e ................................
Snow  Boy, 60 5 s .........
Snow  Boy, 100 5c . . .  
Gold D u st, 24 la rg e  . 
Gold D ust, 100 5c . . . .  
K irk o lin e , 24 41b. . . .
P e a rlin e  .........................
Soap ine ............................
B a u b i tt’s 1776 .............
R ose ine  .........................
A rm o u r’s ...................
W isdom  .........................

Soap Compounds
J o h n so n ’s  F in e  ...........
Jo h n so n ’s X X X  ........
R u b -N o -M o re  .............
N ine  O’clock ...............

Scouring
E n o ch  M o rg an ’s  Sons

Sapolio, g ro ss  lo ts  ___ 9 50
Sapolio, h a lf  gro . lo ts  4 85 
Sapolio, s ing le  boxes 2 40
Sapolio, h a n d  ...............  2 40
S courine  M an u fac tu rin g  Co. 
S courine, 50 c ak es  . . . . 1  80 
S courine , 100 c ak es  . . . 3  50

5 10 
. 4 25 
. 3 85 
. 3 30

. 3 75 

. 2 40 

. 3 75 

. 4 50 

. 4 00 
. 2 80 
. 3 75 
. 4 00 
. 3 75 
. 3 50 
. 3 70 

3 30

W e Manufacture

P u b lic  S e a tin g
Exclusively

We furnish churches of all denominations, designing and 
^■**’*“ w IIV O  building to harmonize with the general architectural 
scheme—from the most elaborate carved furniture for the cathedral to the 
modest seating of a chapel.

^ r h n o f o  The fact that we have furnished a large majority of the city 
O v I t l f U l D  anc[ district schools throughout the country, speaks volumes 
for the merits of our school furniture. Excellence of design, construction 
and materials used and moderate prices, win.
I ftfjflTp H a l le  We specialize Lodge, Hall and Assembly seating.

l l t t l l o  Our long experience has given us a knowledge of re
quirements and how to meet them. Many styles in stock and built to order, 
including the more inexpensive portable chairs, veneer assembly chairs, and 
luxurious upholstered opera chairs.

Write Dept. Y.

American
C1 "

215 Wabash Ave.

G R A N D  RAPIDS N E W  YORK BO STO N PHILADELPHIA



M I C H I G A N  T R A D E S M A N 31August 27, 1913

B U SIN E SS-W A N T S D E P A R T M E N T
Advertisements inserted under this head for two cents a word the first insertion and one cent a word for each subsequent 

continuous insertion. No charge less than 25 cents. Cash must accompany all orders.

B U S IN E S S  C H A N C E S .

K en m o re  B rook  o rc h a rd s , tw o  th o u san d  
b e a r in g  ap p le  a n d  p e a r  tre e s . A m ple 
bu ild ings, line  law n , b e au tifu l su b u rb an  
d is tr ic t.  W ith in  20 m in u te s ’ w a lk  of the 
U n iv e rs ity  of M ich igan . W ill sell o u t
r ig h t o r p a r t  in te re s t  to  p e rso n  w h o  can  
devo te  tim e  to  m a n a g em e n t. A d d re ss  R. 
C arro ll H ill, A nn A rbo r, M ich. 407 

F o r  Sale—C onfectionery  b u sin ess , m a k 
in g  ice c re am  a n d  candy . E s ta b lish ed  te n  
y e a rs . B es t lo ca tio n  in  college to w n  of 
10,000 p o p u la tion . A n n u a l b u s in ess , $15,- 
000. B ox 55, M a n h a tta n , K an . 405 

F O R  S A L E —O N LY  V A R IE T Y  S T O R E  
IN  T O W N  O F 40,000, SIX T Y  M ILE!: 
FROM  D E T R O IT . A C T QU ICK . A D 
D R E S S  No. 402, C A R E T R A D ESM A N .

402__
F o r  Trade-—F o r  s to ck  of g e n e ra l m e r

ch an d ise , 160 ac re s  w ell im proved  a lfa lfa  
land  in G reenw ood Co., K a n sa s . A ddress  
J . N. H ., I ’. O. B ox 3. C ed a r P o in t,
K a n sa s .________________ ______________ 401

Good loca tion  fo r  shoe  s to re , d ry  goods 
o r  g e n ts ’ fu rn ish in g s , 1130 B ro ad w ay . A d
d re ss  A. H e itz m an , 532 W es te rn , Toledo,
Oh kk_______ ___________________________490 

F o r Sale—G rocery  a n d  m a rk e t. M ust 
sell. H a v e  good rea so n s . W ill n o t tra d e . 
A d d re ss  K ru e g e r  B ros., G lenview , 111.

I w rite  copy w ith  th e  “ hook” th a t  
c a tch e s  o rd e rs . In  th is  q u ie t c o u n try  sp o t 
I s a tu r a te  m yself w ith  th e  v ita l  a rg u 
m en ts  on y o u r p ro p o s itio n  an d  th e n  send  
you s t i r r in g  s tu ff w orded  to  w in . All 
s e rv ice  s e n t on ap p ro v a l. A d v e rtis in g  
b ook le ts  p re p a re d  a n d  pub lished . L e tte rs ,  
c ircu la rs , a d v e r tis e m e n ts , e tc . I a m  ju s t  
a s  n e a r  to  you a s  y o u r n e a re s t  s te n o g 
ra p h e r . J a m e s  B usw ell, O tsego, M ich.^

F o r  Sale  o r  T rad e —160 a c res , 8 m iles 
fro m  P u eb lo ; p a r t  u n d e r B essem er d itc h ;
3 room  h o u se ; sev e ra l h u n d re d  a c re s  
leased  p a s tu re  la n d  a d jo in in g ; a ll fen ced ; 
no  in c u m b ra n c e ; a l l  fo r  ¡$4,.500; e asy  
te rm s ; w ould tra d e  fo r m erch an d ise . A d
d re ss  H . M. C ary , E m p o ria , K an sa s .

W an ted —To buy a  g e n era l s to re  w ith  
an  e s ta b lish e d  tra d e , in  a  sm all tow n, 
w ith  good fa rm in g  c o u n try . A d d re ss  No.
395, c a re  M ich igan  T ra d e s m an . 395__

W ill E x c h a n g e —Good s ix  room  house, 
la rg e  lot, on pav ed  s tre e t , n e a r  c a r lin e  in 
S o u th  B end, Ind ., v a lu ed  a t  $1,750, fo r 
w ell lo c a ted  s to ck  shoes. W ill p ay  d if 
fe ren ce  in  c ash . R. G. C lem ent, V icks-
bu rg , M ich._________ ___________  408

F o r  Sale— B est lo ca ted  o u ts id e  d rug , 
c ig a r  a n d  ice c re am  b u s in ess  in  Jac k so n , 
M ich igan . N o g re a te r  o p p o rtu n ity  a n y 
w here . M. O. D ew ey C om pany, J a c k -
son, M ich.   888

W a n te d —T o  p u rc h a se  a  d ru g  s to re  o r 
in fo rm a tio n  a s  to  good lo ca tio n  fo r  new  
a n d  m odern  s to re  th ro u g h o u t. F u ll p a r 
t ic u la rs  firs t le t te r .  J .  F . H olden , C ass
Block. S ag inaw , M ich ._________  887________

F o r  Sale—O ne J e n s e n  r ip en e r, 500 g a l
lon c a p a c ity  a n d  one D ish b ro w  b u t te r  
c h u rn , c a p a c ity  700 pounds, one tw e lv e  
H . P . A tla s  s te a m  eng ine . A d d re ss  No.
386, c a re  T rad e sm a n . _ _ _ _ _ _________886

F o r  Sale—W h o le sa le  a n d  re ta i l  con fec- 
t io n e ry  a n d  ice c ream  b u s in ess . E x c e l
le n t cafe  in  connec tion . L e a se  a lone  
w o rth  $500. C en tra l loca tion . R easo n  fo r 
selling , s ick n ess. A d d re ss  N o. 384, c a re
T rad e sm a n ._________ 884

W a n te d —’M erch an d ise  s to ck s  in  e x 
c h an g e  fo r  w ell im p ro v ed  fa rm s . Is e n -  
b a rg e r, 33 U n ion  T r u s t  B ldg., In d ia n -
apo lis, Ind . __________________ 888

Good p a y in g  g ro ce ry  b u s in e ss  fo r  sa le . 
H a s  b een  in  one lo ca tio n  fo r tw e n ty -  
th re e  y e a rs , in  a  good p ro sp e ro u s, w ell- 
p o p u la ted  sec tio n  of G ran d  R ap ids. A d 
d re ss  N o. 390. c a re  T rad e sm a n . 390 

S even  v a c a n t lo ts, a t  Je ffe rso n , Iow a, 
an d  a  q u a r te r -s e c t io n  of lan d  in  C h erry  
co u n ty , N eb. T o  e x ch an g e  fo r  a  s to ck  
of goods, h a rn e ss  s to ck  o r h a rd w a re  p re 
fe rred . A d d re ss  F . J . S tan ek , C helsea ,
Iow a . ____________________ 381 -

L o ts  25 x100. $10 s h a r in g  in  p ro d u c 
tio n  of 400 ac res , r ic h e s t  oil a n d  su lp h u r 
lan d s. P o s ta l b r in g s  p ro sp ec tu s . S ecu re  
agency . V in to n  D ev elo p m en t Co., L ak e
C h arle s, L a. _______________  380__

F o r  S a le—P ro sp e rp u s  m e a t m a rk e t. 
Good re a so n s  fo r  selling . Som ebody 
shou ld  a v a il th e m se lv e s  of th e  fa ll h a r 
v est. A d d re ss  No. 379, c a re  T rad e sm a n .

■ F o r  Sa le—B u ild in g  a n d  lo t, “ h a rd w a re  
a n d  v a r ie ty  s to ck , in  bu lk  o r  a t  invoice. 
Good b usiness. P o o r h e a lth  re a so n  Tor 
selling . E . J .  C o te, B an g o r, M ich. 409 

D ru g  s to re  a n d  p ra c tic e  fo r  sale , in 
one  of th e  b e s t  C en tra l M ich igan  sm all 
tow ns. P ro p e r ty  inc ludes u p - to - d a te  d ru g  
s to re , unopposed  p rac tic e , b r ic k  s to re  
bu ild ing , re s idence . P r ic e  a b o u t $8,000, 
o n e -h a lf  c ash , b a lan ce  to  s u it  p u rc h a se r . 
A d d re ss  No. 410, c a re  T rad e sm a n . 410

W a n te d  To E x c h a n g e —Six cy lin d e r 1912 
E v e re t t  au tom ob ile , d riv e n  le ss  th a n  5,000 
m iles, looks a n d  ru n s  a s  good a s  new , 
co s t new , w ith  eq u ip m en t, $1,950, fo r  a 
g ro ce ry  s to ck . W ill tu r n  th is  in  on s to ck  
a t  $1,000, w ill p a y  ca sh  d ifference  up  to  
$1,000. A d d re ss  202 So. S ag in aw  S t.,
F lin t, M i c h . _____________________ 391

F o r  S a le—A n e sta b lish e d  lu m b e r b u s i
ness  in  a  good to w n  of 1,900 popu la tion . 
S tock  a n d  p la n t in v e n to ry  a b o u t $9,000. 
A ddress  th e  Y oung B ros. R ea lty  Co., 
L an s in g , M ich. 374

F o r  Sale—A n e sta b lish e d  im p lem en t 
b u sin ess , w ith  la rg e  tra d e , s to ck  $4,000.
$8 a  m o n th  re n t. T h e  Y oung  B ros.
R ea lty  Co.. L a n s in g , M ich.__________375

A  f ir s t-c la s s  160 a c re  fa rm  to  t ra d e  fo r 
a  s to ck  of m e rch an d ise . H a rd w a re  p re 
fe rred . M ust be  w ell lo ca ted . A d d ress
Ivock B ox W , H o n o rL M ic h .________ 369

F o r  Sa le  o r  E x c h a n g e —T o  close a n  e s 
ta te ,  1,280 a c re s  u n im p ro v ed  la n d  in 
L ak e  C ounty , M ich igan , on ra ilro ad . 
F ir s t - c la s s  fo r  g e n e ra l fa rm in g , fru it,  
s to ck  o r  sh eep  ra n c h . H a s  sm all lak e  
a n d  ru n n in g  w a te r . N ow  u n d e r  op tion  
to  oil co m p an y  fo r  d ril lin g  oil w ells on 
s h a re s . P r ic e  on ly  $18 p e r  a c re . W ill 
ta k e  c ity  p ro p e r ty  o r  s to ck  up  to  $5,000, 
b a lan ce  cash . H a r ry r  T h o m asm a , 433-438 
H o u sem an  B ldg., G ran d  R ap id s, M ich.

367
F o r  Sale— F irs t-c la s s -  s te a m  la u n d ry , 

d o ing  b ig  b u s in ess ; a c tu a l  v a lu e  $8,000, 
b u t w ill sell fo r  $6,000. R easo n s  g iven  
fo r se llin g  on en q u iry . B. G. M oorm an ,
Y p silan ti, Mich^_______________________360

F o r Sale—A n old a n d  w ell e s ta b lish e d  
a g ric u ltu ra l  im p lem en t a n d  seed  b u s i
n ess . R eason  fo r  selling , poo r h e a lth . 
A ddress  X. Y. Z., c a re  T ra d e s m a n ^  354 

F o r  Sale—80 ac re s  la n d  w ith  tim b e r. 
P a r t ic u la rs  a d d re ss  M rs. A. F . M errill, 
475 E . 52nd S t., N o rth  P o r tla n d . O re. 353 

F o r  Sale—S tock  of g e n e ra l m e rch an d ise  
le ss  th a n  one y e a r  old. In v e n to rie s  a b o u t 
$7,000 to  $8,000. E lev en  m o n th s  sales, 
$24,662. R en t $24 p e r  m o n th ; in c lu d in g  
liv in g  room s. B u ild in g  40 x  80, cem en t 
block, lo ca ted  in one of th e  b e s t to w n s 
in th e  T h u m b  of M ich igan . S ickness  in 
fam ily  re a so n  fo r  selling . A d d ress  No.
348, c a re  T ra d e s m a n .________________ 348

F o r  Sale— Stock  o f d ry  goods, re a d y - 
to -w e a r , shoes, m en ’s  fu rn ish in g s , in  live  
to w n  in  C en tra l K a n sa s  m o n ey m ak in g  
w h e a t belt. O nly one o th e r  s to re  in to w n  
c a r ry in g  lin es  m en tioned . A lso sp lend id  
o p p o rtu n ity  fo r c lo th in g  a n d  m illin ery ; 
only  one c lo th in g  s to ck  in  to w n  a n d  tw o  
poor m illin ery  iines. N e a re s t  to w n  10 
m iles a n d  li t t le  co m p e titio n  fro m  th a t .  
S tock  w ill go a b o u t $16,000; fix tu re s  a b o u t 
$3,500. A n n u a l sa le s  $50,000. F ix tu re s  
in  b irc h  m ah o g an y  s ta in , good, b u t n o t 
e x tra v a g a n t.  N ew  bu ild ing , low  re n t. 
G erm an s in m a jo rity . M erch an d ise  of 
th e  b e t te r  g ra d e s  sold. N o p lace fo r a  
job  lo t m e rc h a n t. E ig h t room  b rick  
bungalow  hom e a lso  fo r  sale . A sk  w h a t 
ev e r  you w a n t  a b o u t th is  p roposition . 
A d d ress  T h e  M an g e lsd o rf Co., E llinw ood, 
K a n sa s . '__________________ 342

C ash  l o r  y o u r b u s in ess  o r  p ro p e rty . I 
b r in g  b u y e rs  a n d  se lle rs  to g e th e r . N o 
m a t te r  w h e re  lo ca ted , if you w a n t to  buy , 
sell o r ex ch an g e  a n y  k in d  of b u s in ess  o r 
p ro p e rty , w r ite  m e. E s ta b lis h e d  1881. 
F r a n k  P. C leveland , R ea l E s ta te  E x p e rt , 
1261 A d am s E x p re s s  B ldg., C h ic a g o ^ I ll .

$30,259 s to ck  o f c lo th in g , shoes, m en ’s  
fu rn ish in g s  a n d  no tions , a lso  tw o -s to ry  
solid  b rick  bu ild ing , w o rth  $9,000. All 
c lear, to  ex ch an g e  fo r  a  good fa rm  o r 
t im b e r  lan d s. P le a se  do n o t a n sw e r  u n 
less  you h a v e  f a rm s  th a t  a re  c lear. A d
d re ss  P . O. Box 493, N ew  L ondon. W is., 
w h ere  s to ck  is  l o c a t e d ._____________ 206__

M erch an d ise  S a les C on d u cto rs—A d v er- 
tis in g  fu rn ish e d  free . W ri te  fo r  d a te  
a n d  te rm s . A d d re ss  A. E . G reene, 116 
D w ig h t B ldg., J a c k s on, M ich ._______ 316

H e n ry  N oring , R eed sb u rg , W is., e x 
p e r t  m e rc h a n d ise  a u c tio n e e r  a n d  au th o r  
of T h e  S e c re t of S uccessfu l A u c tio n e e r
ing, closes o u t o r red u ces  s to ck s  of m e r
ch an d ise . W rite  fo r d a te s  a n d  in fo rm a 
t io n ____________ ________________  336

W a n te d  fo r  sp o t c ash , s to ck  c lo th ing , 
sh o es  o r g e n e ra l s to ck . A d d re ss  N . E . 
Ice, Cuba , Mo. ______________________880

M erch a n ts  P le a se  T a k e  N otice! W e 
h av e  c lien ts  of g ro c e ry  s to ck s , g e n e ra l 
s to ck s , d ry  goods s to ck s , h a rd w a re  s to ck s , 
d ru g  stocks.’ W e h av e  on o u r l is t  a lso  a  
few  good fa rm s  to  ex ch an g e  fo r such  
s to ck s . A lso c ity  p ro p e rty . I f  you w ish  
to  sell o r e x ch an g e  y o u r  b u s in e ss  w rite  
us. G. R . B u sin e ss  E x ch an g e , 540 H o u se 
m an  B ldg., G ran d  R apids, M ich. 859

W a n te d —C lerk  fo r  g e n e ra l s to re . M u st 
be  so b er a n d  in d u s tr io u s  an d  h a v e  som e 
p rev io u s  experience . R eferen ces  req u ired . 
A ddress  S to re , c a re  T rad e sm a n . 242

To E x c h an g e— F in e  71 a c re  fa rm  n e a r  
O lney, 111., $5,500 fo r  m e rc h a n d ise ; p re fe r  
g ro ce rie s . A d d ress  E u g e n e  M unson, M t. 
V ernon , 111. 320

F o r  Sa le—P a y in g  g rocery , $900. C oun
t r y  tow n . A d d re ss  L ock  B ox 242, M a t
th ew s, I n d .__________________ ____ ____382

W e buy  a n d  sell s ec o n d -h an d  s to re  fix 
tu re s . G ran d  R ap id s  M erch an d ise  & F ix 
tu re s  Co., 803 M onroe Ave._ 236

T o  E x c h a n g e —T h e  b e st hom e in one 
of th e  b e s t  re s id en ce  d is tr ic ts  of th e  
c ity . H a s  th re e  lo ts, good b a rn , fru it.  
W ould  co n sid e r good, w ell re n te d  fa rm  
a s  p a r t  pay . O w ner is  p h y s ic ian  w ho 
w ish es  to  re tire . A ddress  No. 339, c a re  
T rad e sm a n . 339

F o r  Sale—G en era l m e rch an d ise  bu s in ess  
in a  good loca lity , d o ing  a  good cash  
b u siness . T h e  b u ild in g  is  24 x  50, full 
b a se m e n t a n d  s ix  liv in g  room s above. 
T h e  s to ck  w ill invoice a b o u t $1,500. All 
new , u p - to -d a te  goods an d  m u s t be sold 
fo r c ash . T h e  b u ild in g  a n d  fix tu re s  w ill 
ne sold on e a sy  te rm s . T h e re  is very  
l ittle  co m p e titio n  an d  ex p en ses  a re  v e ry  
lig h t. I t  is  a  p lace  fo r  som eone  w ith  a  
l itt le  m oney  to  s te p  r ig h t in to  a  m o n ey 
m aker. T h e  o w n er is g o in g  W est. Call 
o r a d d re ss  ow ner, W . H . S m ith , W allin ,
B enzie Co., M i c h .___ _____________315____
~ F ~ p ay ~  cash  fo r s to ck s  o r p a r t  s to ck s  
of m e rch an d ise . M u st be  ch eap . H . 
K aufe r, M ilw aukee, W is. 92

We offer fo r sa le , fa rm s  a n d  business 
p ro p e rty  in  n e a r ly  a ll c o u n tie s  of M ich
ig an  an d  also  in  o th e r  s ta te s  of th e  
U nion. W e  buy, sell an d  ex ch an g e  
fa rm s  fo r bu s in ess  p ro p e rty  an d  inv ite  
yo u r co rrespondence . J . E . T h o m  & Co., 
7 th  F lo o r K irb y  B ldg., S ag inaw . M ich. 659 

We p ay  CASH fo r  m e rch an d ise  s to ck  
a n d  fix tu res. G rand  R ap id s  M erch an d ise  
& F ix tu re s  Co., 803 M onroe Ave. 235

S a fe s  O pened—W . L. Slocum , sa fe  e x 
p e r t  a n d  lo ck sm ith . 97 M onroe Ave.,
G rand  R ap id s, M ich. 104

F o r  Sale— U p -to -d a te  g rocery , fine fix
tu re s , in h e a r t  of b u s in ess  d is tr ic t  of 
K alam azoo . F in e  tra d e . R eason , go ing  
in to  w ho lesa le  b u siness . A ddress  A. W . 
W alsh . K a lam azoo . M ich. 190

F u rn itu re  B u sin ess  F o r Sale— W ill in 
voice a t  ab o u t $12,000. L o ca ted  in T u r 
lock, in  th e  fam o u s T u rlo ck  irr ig a tio n  
d is tr ic t.  O ver 175,000 a c re s  in  th e  d is 
tr ic t .  P o p u la tio n  3,000. G row ing  ev ery  
d ay . Good re a so n s  fo r selling . S ales la s t  
y e a r , $30,000. A ddress  Box 217, T urlock , 
Cali. M

F o r  Sale— $15,000 g e n e ra l s to ck  and  
shoes, no g roce rie s , C en tra l M ich igan  
to w n  2,000. R ic h es t fa rm in g  section . 
B ig g est d e p a r tm e n ts  h av e  5 to  6 tu r n 
overs, 30 p e r c en t, in v e s tm e n t besides 
good liv ing ; re a so n s  fo r selling . A ddress 
No. 344. c a re  T rad e sm a n . 344

F o r  Sale  a t  a  b a rg a in , 1 6 x S xlO S te v 
en s  cooler, 1 P o w er E n te rp r is e  chopper,
1 s ile n t c u tte r ,  1 200 acc o u n t M cC askey 
reg is te r , a ll ex ce llen t cond ition . F u r th e r  
p a r tic u a rs  w rite  A. R. H en sle r, B a ttle
C reek, M ich. _________ _  282

F o r  E x c h a n g e —T en  room  residence, 
finely loca ted , F ra n k fo r t ,  M ich. B ath , 
e le c tr ic  lig h t, c ity  w a te r . E x c h a n g e  fo r 
m erch an d ise . A d d ress  B, c a re  T ra d e s 
m an___________________________________ iso

If  you w ish  to  buy, sell o r ex en an g e  any  
le g itim a te  b u s in ess  of a n y  k ind , an y w n ere . 
co n su lt o u r B u sin e ss  C hance  D e p ar tm e n t. 
I ts  o p e ra tio n  is  n a tio n a l in  scope and  
o ffers  unexce lled  serv ice s  to  th e  seller, 
a s  w ell a s  th e  buyer. A d v an tag eo u s  e x 
c h an g es  fo r  o th e r  p ro p e rtie s  a re  o ften  
a r ra n g e d . In  w ritin g , s ta te  fu lly  you r 
w an ts . T h e  V arlan d  S ystem , C ap ita l 
B ank , S t. P a u l, M inn. 814

W ill p ay  c ash  fo r s to ck  of shoes  and  
ru b b e rs . A d d ress  M. J .  O., c a re  T ra d e s 
m an. 221

H E L P  W A N T E D .
W a n te d —A f irs t-c la s s  c loak  saleslady , 

ex p erien ced  in m a n a g in g  a n d  se llin g  in 
a  m ed ium  sized  cloak  d e p a r tm e n t. S ta te  
sa la ry . A pply  w ith  re fe re n c es  to  T he  
Globe D ept. S to re , T ra v e rs e  C ity , M ich.

_____ 394
W a n te d —B rig h t y o ung  m an . good h a b 

its , honest, a s  c le rk , g ro ce rie s  a n d  d ru g s , 
w ith  som e ex p erien ce  in g roce rie s . Good 
ch an ce  to  le a rn  d ru g  b u sin ess . A nsw er 
quick , w ith  re fe ren ces . A. W . B row n, 
S tockb ridge, M ich. ________________3 9 3 _

W an ted —T h o ro u g h ly  co m p e ten t m an, 
m a c h in is t fo rem an , fo r  sh o p  em ploy ing  
a b o u t 25 m en, m a k in g  d ies  an d  sm all a c 
c u ra te  m ach in e  p a r ts ,  good s a la ry ;  m ust 
in v est $1,000 o r $2,000. T h e  M eta l N o v 
e lty  Co., 1131 So. B roadw ay , St. Louis. 
M o ._______ ___________________________317

W a n te d —A t once, c lerk  fo r shoe s to re . 
S ingle m an, m u st be reliable. Send re f 
erences. S a la ry  $12. P . C. Sherw ood 
& Son, Y psilan ti. M ich. _ 341

A g en ts  W a n te d —L ive w ires  w a n ted  to  
sell g u a ra n te e d  s ty lo g rap h ic  pen s; every  
pen g u a ra n te e d ; b e s t sideline  going  and  
a  m oneym aker. A ddress  Box 215, L a th ro p , 
Mo.__________________ ________________ 347

W a n te d —R eg is te red  p h a rm a c is t. S tead y  
an d  good position . S c h ro u d e r 's  D ru g  
S to re , G ran d  R ap id s, M ich igan . J592_

W an ted —H ig h  c la ss  sp ec ia lty  sa le sm an  
tn  p ro m o te  com m erc ial pony  c o n te s ts  on 
com m ission  basis . B ig  o p p o rtu n ity  fo r 
r ig h t m an . E v e ry  m e rc h a n t a  p ro sp ec t. 
G ive re fe ren ces  a n d  p re s e n t o ccupation  
in f irs t le tte r .  A ddress  Id lew ild  F a rm , 
S a les D ept., R oom  1110 H a rr is o n  Bldg., 
C olum bus. Ohio. _______  a 406_

W an ted —Good m an fo r c ity  tra d e , a lso  
m en  to  sell o u r h ig h -g rad e  liqu id  so ap  
o p en in g  in  ev ery  s ta te  in th e  U n ited  
S ta te s . B ig  sa le s  fo r good h u s tle rs . N a 
tio n a l L iq u id  Soap Co.. 702 Bridge^ St., 
G rand  R ap ids, M ich. 396

S IT U A T IO N S  W A N T E D .
W an ted —A position  a s  tra v e lin g  s a le s 

m an . C an fu rn ish  b e s t of re ferences . 
M ich igan  desired . A ddress  No. 403, c a re  
T rad e sm a n . 403

Safes That Are Safe

SIMPLY ASK US 
“Why do your safes save their 

contents where others fail?" 
SA FE SA FES

Grand Rapids Safe Co. 
Tradesman Building

C rea tin g  C o n fid e n c e
Michigan is one of the most responsive markets in the 

world for your goods. Prosperity has overtaken the people 
and they are buying.

Tell the people of Michigan about your goods—how they 
are made and sold and how to recognize them. Tell it to 
them through a medium in which they have confidence. 
When they know who you are. and what you offer them, 
they’ll buy.

The medium which has the confidence of its readers in 
the Michigan field is the

Michigan Tradesman
A
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CLOVERLAND.

Zephyrs From the Upper Peninsula 
of Michigan.

M arquette, Aug. 25—J. C. Callahan, 
representative of Curtis Bros., whole
sale dealers in canned fruits, is in the 
city for several days. J. R. Cramp- 
ton, the company’s form er represen
tative in this district, died recently 
at his home in W ilm ette, 111., tuber
culosis being the cause of his death. 
Mr. Crampton paid his last visit to 
the U pper Peninsula about a year ago. 
Mr. Crampton was m anager of the 
sales departm ent of the Chicago 
branch. He had charge of all of the 
company’s commercial men traveling 
out of that city, and his death was 
indirectly due to hard work, as he suf
fered a complete break down a few 
months before he passed away. Be
fore taking a position as traveling 
salesman with Curtis Bros., Mr. 
Crampton was a prom inent member 
of the Bostonian opera company.

The Central M arket Co., which has 
been conducting a m eat business on 
W est W ashington street, has dissolv
ed, and Joe Brickman has withdrawn 
from the concern.

W illiam Goodney, formerly of 
Champion, who has been in Aberdeen, 
W ashington, for the last four months 
prospecting for a business location, 
has decided, after his extended stay 
in the W est, that there was a better 
opening in Stambaugh, and has re
turned to that place to engage in the 
general merchandise business with his 
brother-in-law, Philip Quayle. A 
store room is nearing completion and 
the firm, which will be known as 
Goodney & Quayle, will soon put in 
general merchandise stock.

J. H. Sawbridge & Son will here
after be the title of one of Negaunee’s 
oldest business establishments, Bert 
Sawbridge having been recently made 
a member of the firm. He has been 
associated with his father in the man
agement of the hardware store for 
many years. Sawbridge Bros, first 
opened a hardware store in Negaunee 
thirty-five years ago, in the building 
now owned by A lbert J. Bice on the 
north side of Iron street. They re
mained in this location for about a 
year, and later moved to the present 
location on the south side of the 
street. On June 12, 1888, John Saw
bridge, one of the members of the 
firm withdrew, and was made mana
ger of a branch store at Tower, Minn. 
The father, Joseph Sawbridge, Sr., 
who also had an interest in the store 
here, likewise retired from the busi
ness at that time. Since then Joseph 
H. Sawbridge has conducted the Ne
gaunee store.

W ith a new re to rt plant and a hard
wood sawmill in sight at the furnace 
location; with the representatives of 
a big manufacturing concern in the 
city, looking it over as a suitable site, 
and the probability that the Good- 
wille company will move its W ausau 
plant to the city and double the capa
city of the present big plant operated, 
by it there, it looks as though Manis- 
tique was really a live-wire town.

The L ’Anse Business Men’s Asso
ciation has decided to celebrate on 
Saturday, Aug. 30, to commemorate 
the completion and successful opera

tion of the Marshall Butters Lumber 
Co.’s sawmill and the completion of 
the highway connecting Skanee and 
L’Anse.

Robert H. W right, who at one time 
was associated with the late W ill 
Adams in the publication of the M ar
quette Chronicle, is now completing 
arrangem ents for the publication of 
a weekly newspaper at L ’Anse. I t 
will be known as the U pper Peninsula 
Farm er, and will be devoted largely 
to the local field. A number of well- 
known Baraga county men are in
terested in the proposition. Mr. 
W right also formerly published a 
newspaper at Munising.

Joseph Frechette, form erly con
nected with the Consolidated Fuel & 
Lum ber Co., at Negaunee, has be
come assistant to General M anager 
Trucky of the Phoenix Lum ber & 
Supply Co., at Iron  River, and will 
have charge of the yard work. He 
has become financially interested in 
the company.

John A. H ager, Secretary of the 
H ager Bros. Co., Ltd., was married 
recently to Miss Grace Thoney.

Eusebe Bertrand has opened a cigar 
confectionery store in the Donahue 
building.

W ith the payment of the $2 per 
share assessm ent called on the stock 
of the Lake Copper Co. and payable 
Sept. 9, more than $1,000,000 will have 
been raised in cash for the develop
ment of the property—$1,045,000 to 
be exact. Incidentally this is the first 
time the stockholders have been as
sessed, as under the form er m anage
ment working capital was provided 
from the sale of stock in the open 
m arket, 6,500 shares having thus been 
disposed of at prices ranging from 
$25 to $71, the la tte r price being re
ceived early in January of 1910 and 
before the stock made its high rec
ord quotation of 9 4 ^ . In October, 
1910, shortly after the present man
agement assumed control of the prop
erty, stockholders were offered 13,500 
shares of treasury stock at $35 per 
share, which was underw ritten for a 
commission of $2 per share, the of
fering netting the company $443,850. 
At that time Lake was selling at 
about $39 per share, so that the rights 
were worth approximately fifty cents 
per share.

Special Features in the Grocery and 
Produce Trade.

S pecial Correspondence.
New York, Aug. 25—The spot cof

fee m arket is about as quiet as at 
any time for a year or more. The 
demand is simply for enough to do 
business with and there seems no im
mediate prospect of much im prove
ment. At the close, in an invoice way, 
Santos 4s are quoted at 12@12)4c 
and Rio 7s 9%c. In store and afloat 
there are 1,508,316 bags, against 2,- 
286,250 bags at the same time last 
year. Milds are quiet, sympathizing 
with Brazilians, and quotations are 
unchanged in any particular. Good 
Cucuta, 12c.

Granulated sugar, 4.70c. The m ar
ket shows less activity, but the w ith
drawals have been quite liberal !n 
amount. The tariff is now out of the 
way for awhile and the only cloud 
now is the drouth in some producing

parts of the country which will have 
some effect on the beet crop.

Green teas are firm. L ight receipts 
are anticipated and, upon the whole, 
the situation seems to favor the sell
er. No changes of note have been 
made in the range of values. Blacks 
meet with fair enquiry.

Rice is steady. T rading is rather 
limited in volume and buyers take 
only enough to do business with. 
They feel tha t a drop may come at 
any time if the reports of big crops 
are verified, and are content to wait. 
Prim e to choice, 5^@ 5J^c.

Singapore white pepper is higher, 
owing to m oderate supplies. O ther 
lines are practically unchanged.

Molasses is steady, but it is too 
early in the season to expect any 
enlargem ent in demand. An every
day trade is being done and quota
tions remain unchanged. Syrups are 
in light supply and prices are firmly 
held.

Canned goods are dull. The last 
week of the vacation period finds 
many of “the boys” away and all 
hands seem to be waiting for the re
turn of the m ultitudes from seashore 
and mountains. No change whatever 
is to be noted in the prices of tom a
toes. Corn is in light request, but 
it seems evident tha t the pack is 
going to be light and sellers are not 
inclined to make any concession. Top 
grades of peas are firm, but the sup
ply of stock of the lower range is 
ra ther too large for the demand and 
some weakness is shown. String 
beans are firm. O ther goods are well 
sustained.

B utter shows some advance and 
cream ery specials work out at 28J^@ 
28-%c. Supply not abundant. The 
whole line is well sustained. Cream 
ery firsts, 26@ 26^c; imitation, 24@ 
24y2C] factory, 23@24c; process, 25@ 
25^c.

Cheese is firm and some advance 
has taken place since last report. 
W hole milk specials, 15*4@15yc.

Fresh-gathered W estern eggs 25@ 
27c. The general tone of the m arket 
is firm. There is too big a supply

of stock som ewhat off in quality and 
such is w orking out for w hat it will 
bring.

Butter, Eggs, Poultry, Beans and Po
tatoes, at Buffalo.

Buffalo, Aug. 27—Creamery butter, 
fresh, 24@29c; dairy, 22@25c; poor to 
good, all kinds 19@21c.

Cheese—New fancy 16c; choice 15c; 
poor to common, 6@13c.

Eggs—Choice, fresh candled, 24@ 
25c, at mark 22@23c.

Poultry (live)—Turkeys, 13@14c:
cox, 12c; fowls, 16@18c; springs, 17 
@21c; ducks, 14@16c.

Beans—Red kidney, $1.75@2; white 
kidney, new $3@3.25; medium, $2.20 
@2.25; narrow  new $3.40; pea, new, 
$2@2.10.

Potatoes—New, $2.20@2.25 per sack.
Rea & W itzig.

The store that can not give a 
dollar’s w orth for each dollar it re
ceives is not likely to receive many 
dollars from the same source.

Care. drives a nail in your coffin, 
no doubt, but the grin, so merry, will 
draw one out.

An ounce of done is w orth more 
than a ton of going to do.

B U S IN E S S  C H A N C E S .
$3,300 buys th e  n e a te s t  h o te l a n d  fu r n i

tu re  in  f r u i t  b e lt M ich igan ; 65 foo t sh ad y  
p o rch ; s te a m  h ea ted . A d d re ss  H otel, 
L aw ren ce , M ich. 411

F o r  Sale  O r E x c h a n g e — C ash  g ro ce ry  
a n d  h a rd w a re ;  w ill co n sid e r a  w ell lo 
c a ted  re s id en ce  o r  sm all fa rm  n e a r  tow n. 
I h a v e  a  s e t  of t in n e r ’s a n d  p lu m b e r’s 
too ls a n d  som e s to ck  of b o th . J . N.
D ouglas, B elv idere , 111.______________ 412

F o r  Sale— Stock  of d ry  goods, e tc ., in 
a  live  m a n u fa c tu r in g  to w n  of 6,000; s to ck  
a t  p re sen t, $15,000. W e  a re  go ing  to  b e 
g in  a  c lo sing  o u t sa le  a n d  w ill red u ce  th e  
s to ck  to  a b o u t $5,000, a n d  th e n  sell th is  
s to ck  a n d  le a se  th e  bu ild ing . T h is  b u s i
n e ss  h a s  been  e s ta b lish e d  a b o u t 30 y e a rs : 
bu ild in g  is  68 x  95, a n d  can  be leased  in 
tw o  p a r ts ,  45 x  85 a n d  23 x  110. W ill 
r e n t  fo r  $75 fo r  e n tire  bu ild ing . T h is  is 
a  good p ro p o sitio n  fo r  som e one look ing  
fo r  a  good lo ca tio n  fo r  a  d ry  goods b u s i
ness. A d d re ss  G. V an d en  B osch Co.,
G rand  H av en , M ich._________________ 413

F o r Sale— A s to ck  of h a rd w a re , in 
v e n to ry in g  fro m  $600 to  $900. A ddress 
•John M ahoney , C lare , M ich. 414

________ S IT U A T IO N S  W A N T E D .________
W a n te d —P o s itio n  a s  b ookkeeper. G ra d 

u a te  of F e r r is  In s t i tu te .  B e s t  of r e f e r 
ences. A d d re ss  N o. 404, c a re  T rad esm an .

404
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Business
Culture

You can’t  make a plant grow.
You can, however, place it in the right 

kind of soil, in the sunshine, give it sufficient 
moisture and— nature will do the rest.
So it is with your business plant. The pub
lic is the soil. You must supply the nutri
tion of an advertising appropriation, the 
moisture of printer’s ink, and the sunshine of 
attention-compelling booklets and catalogues.

We will supply sunshine and 
moisture and the nutrition may 
not be as much as you think

TRADESMAN COMPANY
Grand Rapids

Consumers are Wedded to the

Hart Brand Canned Foods
Because Quality is A lways Notable

All products packed at our five plants in West Michigan, in the finest fruit and vegetable belts 
in the Union, are grown on our own lands adjacent to the various plants; packed fresh from the 
fields and orchards, under best sanitary conditions, insuring exquisite flavor, fine texture, nat
ural color. Every can is well filled.

The H ART BRANDS Satisfy Consumers 
They Are Trade W inners and Trade Holders

Vegetables:—Peas, Corn, Succotash, Stringless Beans, Pork and Beans, Pumpkin, Red Kidney 
Beans, Tomatoes, Spinach, Beets.

Fruits:—Cherries, Strawberries, Red Raspberries, Black Raspberries, Plums, Pears, Peaches.

W. R. ROACH & CO., HART, MICH.

Stewarts

Gold E ^ S
StTAR?*
J S P 3 I 9
F. N .R  ENGCANO

P a ra g o n  G o ld  E y e  
N e e d le s

Large oval eyes, grooved so the thread 
does not project, and passes 

easily through cloth.

Stewart’s

G U A R D IA N
Protected Coil

Safety Pins
Handsomely Carded and Boxed. 

Superior Quality 
Nickel and Black. 

Protected Coil Prevents Fabrics 
Catching.

All Sizes Retail @ 5c the Card.

Superfine Quality
Attractive Wrappers

Excellent Profit

N91 as

N 9 2/2

N? 3

SAMPLES AND PRICES ON REQUEST FROM 
• YOUR OWN JOBBER

PRATT & FARMER CO.
48-50-52 East 21 St. NEW YORK



The BEST LINE
of

W ork C lo th es
for

Men and Boys
That is shown in

W estern M ichigan

S ee  O u r  E x h ib it
in

M A I N  B U I L D I N G .
at the

W est Michigan State Fair
September 1-2-3-4-5

The Ideal Clothing Company
Wholesale Manufacturers 

G R A N D  RAPIDS, M ICHIGAN


