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^avxSvbere are the little  "bluebells got 
p ix  12>vi ely bio owe <1 in the wood ?
\y, the little  fairies have each tak en  one,

Ana put it  on for a* h o o i.

£3nd where »re th e  p retty  g r a ss -s ta lk s  gone, 
T h at waved in the summer breeze ?

Oh the fa iries have taken them every one,
To plant in their garden®, like trees.

mirtei where are the great big b lu eb ottles gone. 
T h a t hu^jed. in th eir busynride?

Oh, the fairies have caught them every one 
And. have broken them  in . to  r id e.

ü 5 A

sSft

£lnd  they’ve taken th e  glow  worms to  lig h t th e ir  h a lls, 
And the cricket to  sing them  a  son g ,

• And th e  great red rose -leaves to  paper th eir w a lls , / 
And they’re fea stin g  th e  whole night long. /

. ■ . / 
î r l^ u t when spring  com es hack w ith its  so ft,m ild  r* y .

And the ripple of gentle ra in , 
lm f o ;̂ T h e  fa ir ie s  hrm g hack w hat th ey  ve tak en  

A s a  loan  returned a g a in .

* * * * * * * * * * * * * f t* * * * * * * * * * * * f r * * * * * * * * * * * * * * * 1



The successful grocer makes it a point to please 

his customers. Have you ever noticed that all 

of them sell FLEISCHMANN’S YEAST? They 

wouldn’t  do it unless it pleased their customers. 

They also consider the profit, which makes it 

worth their while. A  A  S*. 3»

W H E N  YOU SEE
THE 

SIGN OF
GOOD
CANDY

“ DOUBLE A”

Remember it came from

The PUTNAM FACTORY, National Candy Co., Inc.
Grand Rapids, Mich.

Straight Goods

C O F F E i
Dvv,N E L L - W R I û HT c

b°S t o n - c h ic a g °

The Very 
Best

There Is
IT  PAYS to handle IT

Distributed at Wholesale by
JUDSON GROCER CO.

Grand Rapids, Mich.

FOR HOME BAKING
A N DMhk jjk  CANDY

• W l  f  A g \  MAKING

Franklin XXXX C onfectioners’
Sugar

which is famous everywhere as the leading sugar for CON
FECTIONERS and BAKERS is also packed for family use 
in 1 pound FRANKLIN CARTONS with an inside bag of 
moisture proof paraffine paper. It’s a handy package and a 
steady seller. It will pay you to push its sale because the 
more baking your customers do, the more they will buy 
cocoa, cocoanut, flavoring extracts, butter, eggs, raisins, 
flour and all other cake ingredients.

Packed in 1 lb. CARTONS—24 lbs. to the CON
TAINER.

Other FRANKLIN CARTON SUGARS are packed 
in original containers of 24, 48, 60 and 120 lbs.

Franklin Carton Sugar is guaranteed full weight and 
refined CANE sugar. __________

THE FRANKLIN SUGAR REFINING CO.
PH ILA D ELPH IA

“Your customers know FRANKLIN CARTON SUGAR 
is CLEAN sugar."
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D E T R O IT  D E T O N A T IO N S.

Cogent Criticisms From  M ichigan’s 
M etropolis.

D etro it, Nov. 10 — W e’ve read  
th ro u g h  to  page 71 of the  ann iversary  
edition.

W ill Adam s, who has covered a p o r
tion  of the C entral M ichigan te rr ito ry  
fo r Edson, M oore & Co. fo r the past 
th irteen  years, has tendered  his resig 
nation  to  take effect Dec. 1 Mr. 
A dam s—or “Bill,” as he is m ore 
fam iliarly  know n—has m ade hosts  of 
friends am ong the trad e  and the boys 
w ho carry  the grips. In  fact, he can 
count his friends by the score in all 
the tow ns of his te rr ito ry  am ong those 
no t connected  w ith e ither profession . 
“ Bill” has accepted a position  w ith 
Beals & Selkirk, tru n k  and lea th er 
goods m anufacturers, and will cover 
a po rtio n  of the E as te rn  sta tes  for 
them . T he saddest blow  of all to  his 
m any friends is the fact th a t he will 
m ake his hom e in one of fV,<» cities 
located  cen trally  to  his te rrito ry . Mr. 
A dam s s ta rted  w ith E dson, M oore & 
Co. tw en ty  years ago, w hen a m ere 
lad, and has been one of th e ir m ain
stays ever since. In  behalf of his 
m any friends, we extend him  best 
w ishes for a successful business w ith 
the  new firm.

Y ou can’t alw ays tell w hat salary  a 
trave ling  m an receives by the am ount 
he tells you he gets.

H a! In  o rd er to  grow  still larger, 
G rand R apids Council, No. 131, is 
go ing  to  pay the  ne ighboring  tow ns a 
visit in the hope of annexing  a few 
m ore m em bers.

S ixty-one years of age, h ired  but 
once and never resigned n o r dis
charged  is th e  fine record  of F . W . 
B atem an, w ho has covered the S ta te  
of M ichigan for nearly  th irty -six  years 
for W eed, C olburn & Co., m anufac
tu re rs  of ha ts and caps, T oledo. M r. 
B atem an is a living exam ple of the 
good living, m oral trave ling  m an so 
largely  in the m inority  w hen he spent 
his early  days on the  road—hale and 
h earty  and able to  give any of the 
young  m en of to-day a fine ba ttle  
for salesm anship honors and activity. 
M r. B atem an, w ho has been and still 
is very  successful in his chosen voca
tion. takes still g re a te r  pride in the 
success of his family. H is son, 
C harles, is one of the heads of the 
Peoria  Incandescen t L am p Co., of 
Peoria, 111., and one of his daugh ters 
is an a rtis t of no te  in T oledo. In  
s trik in g  co n trast to  the v igorous Mr. 
B atem an, is the th o u g h t: w here are 
the “ ro u n d ers” of the road  of tw enty- 
five years ago?

I t ’s a chill wind th a t blow s th rough  
the B. V. D ’s.

D e tro it Council No. 9 will hold its 
regu lar m onth ly  m eeting  a t its  hall, 
111 C ongress stree t, east. As p e r the

last p arag raph  on the posta l cards 
sen t out, announcing the m ee tin g : 
“W e are out to  m ake th is the g rea tes t 
year in the h isto ry  of No. 9 and ap
peal to  Y O U  to  help us ou t.” Every  
m em ber can help by a tten d in g  the 
m eetings.

I t  is w ith reg re t th a t the m any 
friends of H en ry  E. P e rry  G rand 
T rea su re r  of the U. C. T . of M ichigan 
and represen ta tive  for Lee & Cadv, 
will hear that, ow ing to  ill health , the 
do c to r has advised th a t he spend a t 
least th ree  m on ths in a sanitarium , 
w here he can re st and recuperate. Mr. 
P e rry  is one of the m ost popular trav 
eling  m en on the road and his m any 
friends hope to  see him  back on the 
job, b e tte r than  ever in a sh o rt time.

W e u n d e rs ta n d  th e  p ro p r ie to r  of th e  
ho te l dow n in D e tro it h a s  re c en tly  
th ro w n  o u t ro ller tow els. C o n g ra tu la 
tions, M r. L and lo rd . You a re  do ing  a  
good w ork . D e tro it w ill soon be p laced  
on th e  l is t  w ith  o th e r  good h o te l fow ns. 
—G abby G lean ings fro m  G rand  R apids.

“T hanks for them  kind w ords,” but 
we reg re t we canno t reciprocate. 
R ollers are still in evidence, and if 
they  keep going at the  ra te  they have 
for the  past fifty years in G rand R ap
ids, th a t city  also will be classed w ith 
the good hotel tow ns som ew here be
tw een the years 2,000 and 2,500 A. D.

“Jim m ie” Jonas, w ho has m ade 
m any friends about the S ta te  in the 
capacity  of neckw ear salesm an, has 
opened an office a t 119 Jefferson 
avenue for the G oshen S h irt Co., 
w hich is a sem i-M ichigan institu tion  
o p erating  one of its large factories in 
M anistee. “Jim m ie” is a m em ber of 
A uto  C ity Council, No. 305, and has 
m ade his hom e in C harlo tte  for a 
num ber of years. In  explaining to  us 
the change, we will use Jim m ie’s own 
w o rd s : “ I have m oved m y effects, 
e igh t collars, six sox (th ree  pair), 
underw ear, sh irts, ph o to g rap h s and 
500 o rd e r blanks to  the city w here 
life is w orth  living, so you see I, too, 
know  a good th ing  w hen I see it.” 
As Jim  is very popular and has the 
backing of a s tro n g  line, th ere  is no 
doubt as to  his success in D etro it. 
H e  would give a friend the sh irt off 
of his back if it w asn ’t for the fact 
th a t he has so m any ex tra  sam ples.

F ran k  (“ R ed”) Seibel, w ho lives in 
M t. P leasan t and rep resen ts the  N a
tional B iscuit Co., of G rand Rapids, 
says th a t the gink w ho m eans every
th in g  he says, as a rule, has very  l it
tle to  say. Som e people have their 
palm s read, but w ith F ran k  its dif
fe ren t—he has his head red. W hich 
pun deserves the forceps and should 
be yanked.

E rksk ine M cLeish (E dson, M oore & 
Co.) has again d em onstra ted  th a t it 
is im possible to keep a good m an 
down. T hree  weeks ago Mr. M cLeish 
was in H a rp e r hospital, having ju st 
before undergone a very serious o p er
ation. L ast w'eek he took a walk to  
the store. H is m any friends will be 
pleased to hear th a t the operation  was 
successful and he will soon be in fine 
physical condition.

Com ing E ven ts of Im p o rtan ce : 
Snow blockades,
C hristm as shopping.
Inven to ry .

O ur idea of the heigh t of am use
m ent is to  w atch a bush league sales
m an p u t on an incom e tax  air.

Glen Lavin, a fte r successfully rep 
resen ting  Burnham , S toepel & Co. for 
the past twelve years, has resigned 
his position  and will m ove to  Cali
fornia, w here his p a ren ts  will also 
m ake th e ir home. Glen has m ade 
m any friends w ho will reg re t his de

partu re  from  D etro it. Perhaps be
fore he leaves for the W est he will 
divulge the secre t of how he—good 
looking, jo lly  and popular—m anaged 
to  escape the w iles of all the p re tty  
m isses he has m et since he has been 
of a m arriageable  age. W hile Mr. 
Lavin is undecided w hat he will do 
when he arrives in the W est, one of 
his ability  will soon be taken up by 
a W este rn  concern if he so desires.

P e te  Peterson , w ho conducts a g ro 
cery s to re  a t Lakeview , m ade fam ous 
as the b irthplace  of Sco tt Sw arthout 
and the  place from  'which the w rite r 
w as exiled, says th at some fellows can 
never find the job  they  like because 
there  is no such a job.

H a rry  Ruda, the H astin g s stree t 
m erchant, w ho is doing his share to  
keep the nam e of th a t s tree t before 
the ad jacent com m unity, is passing  
out ru lers to  all school children who 
apply, free of charge. H arry , w ho 
conducts a dry goods and furnishing 
goods sto re , says bv giving away 
useful articles to  children  he finds 
th a t it increases his business in a 
large  m easure—hence the twelve inch 
rules.

C harles Klaffke will cover the te r 
rito ry  fo rm erly  covered by Glen Lavin 
for B urnham . S toepel & Co. C harles 
is a young m an, aggressive and a 
hard  w orker, w hich spells, but one 
th in g  for him — success. H e form erly  
covered the city  trade  as special 
ready-to-w ear salesm an for the samfc 
firm.

J. B. H azen, of H udson, rep re sen t
ing the H azen M anufacturing  Co., of 
the  sam e city, re la tes an am using in
cident th a t cam e under his observation  
a few days ago in one of the tow ns 
th a t lie in his te rrito ry . A Germ an, 
ra th e r the w orse for liquor, w as car
ry ing  several parcels th a t filled his 
arm s, w hen one of them  dropped to 
the ground. H e tried  to  bend over 
to pick it up, but in the a ttem p t he 
nearly  lost the rem ainder of the pack
ages—also his own balance—but, un
daunted, he tried again w ith the same 
result. H e m ade several m ore inef
fectual a ttem p ts  to  recover the lost 
package w ithout success and. finally 
becom ing disgusted, he gave it a kick
in to  the g u tte r and said, “ there d------
you, you’re not the only rye bread 
in tow n.”

A ndrew  M arshick, 2053 F o rt street, 
W ., has rem odeled his sto re  and add
ed new lines to  his stock of dry goods 
and furn ish ing  goods. Mr. M arshick 
is one of D e tro it’s veteran  m erchants 
and his business has kept steady pace 
w ith the g row th  of the city.

M iss Mae M cCauley, who conducts 
a general sto re  in M errill, w'as united 
in m arriage to  I. L. M cllhargey  on 
Nov. 4 at the hom e of the b ride’s 
m other in M errill’. Mr. M cllhargey  
has been m aking his hom e in the 
Canadian N orthw est, but has forsaken 
th a t country  of w onderful opportun i
ties— for a live one like himself— for 
the sim ple life of M errill, w here he 
will assist in the m anagem ent of the 
store. W ith  “M ac’s” pleasing  p e r
sonality  and know n business ability, 
the business is bound to  grow’ to  la rg 
er p roportions. A fter a sho rt honey
m oon the happy couple will re tu rn  
to M errill to se ttle  down to  the dull 
m onotony  of m arried—beg pardon— 
will se ttle  down to  the regu lar routine 
of a happy fnarried  life. T he bride 
has long  been one of the popular 
young ladies of the village, and her 
husband is hereby extended the best 
w ishes of the T radesm an.

Saturday  night, Nov. 22, Cadillac

Council, No. 143, will hold ano ther 
of the series of dances to  be given 
a t  their hall at 113 C ongress street,
E. M em bers of Council No. 9, as 
well as all v isiting  U. C. T ., are co r
dially invited to  a ttend .

D uring the past few years much 
Jias been said d e ro g ato ry  to  the 
H o te l K ing, a t Reed City, and all of 
it well deserved; but now under the 
able m anagem ent of M rs. Sophia 
Sm ith, the old o rd er of th ings has 
been reversed  and to -day  the K ing 
H o te l can be classed w ith the best $2 
a day hotel in the S tate. W e believe 
th is m ention is due M rs. Sm ith, as 
she undertook  the m anagem ent of 
a run-dow n and disreputable hotel 
under m ost try in g  circum stances. 
H a rry  R ogers, who has graced the 
desk of the hotel a lm ost since the 
advent of the first w hite m an into 
Reed City, was traded  along w ith the 
o th er fixtures to  M rs. Sm ith. M rs. 
Sm ith is the widow of F rank  Sm ith, 
w ho was a w ell-know n m erchant and 
hotel m an of LeRoy.

“ On the o th er hand,” says Ed. B er
ger, departm en t m anager for A. K ro- 
lik & Co., “no th ing  ventured, nobody 
broke.”

No doubt m odesty on the p a rt of
F. C. R ich ter p reven ts him from  an
nouncing th rough  his own colum ns 
his candidacy for re-election  to  the 
office of Grand Secretary  of the U.
C. T. of M ichigan. As we have no 
axe to  g rind  and do not care to  show 
any p a rtia lity  w hatever, we believe it 
our duty, nevertheless, to  announce 
—although not requested  to  do so by 
Mr. R ich ter— through  the D e tro it col
um ns th a t F red  is a candidate to  suc
ceed him self once m ore. T his much 
we can tru th fu lly—unusual for D eto
nations— s a y : F red  has m ade one 
of the best secretaries ever elected 
to  th a t G rand Lodge office. H is 
w orlds of experience, four term s, 
would be of unto ld  benefit to  the 
G rand Lodge. H a rry  H ydorn , who 
is also announced as a candidate, has 
an able cham pion in the ed ito r of 
Gabby G leanings. H arry , too, has 
had experience as a local secretary  
and is very popular am ong the boys. 
Should he m ake the run and be e lect
ed. he will, undoubtedly  resign  his 
office as S ecretary  of G rand Rapids 
Council, No. 131, and already the 
Council is looking over the field for 
available tim ber.

A wise guy can som etim es m ake a 
fool of him self and get by w ith it.

T he A m erican H otelm en’s P ro te c t
ive A ssociation m et in D e tro it last 
week. O ne of the m atte rs  of g reat 
im portance th at was b ro u g h t before 
the m eeting  was the abuse m ade of 
the w ord “ho tel.” M any places, un
fit for decent people, catch the  un
w ary by using the w ord  “ho tel” over 
their “place.” I t  is to  be hoped th at 
m uch good will come of th is a g ita 
tion. In  N ebraska the law lim its the 
w ord “hotel" to  places w here bo th  
room s and m eals are provided.

W e shall be pleased to  receive item s 
from  the follow ers of any of the 
candidates fo r office—any item s th at 
will be of in te res t and not detrim ental 
in any way to  the ch aracter of ano th er 
candidate.

O r the “D eto n atio n s” editor.
T h a t can be found in the o ther 

colum ns.
U nconsciously we find th a t it was 

us w ho put the  spur in Spurgeon— 
also us th a t go t jabbed  w ith it.

No doubt G rand R apids colum ns 
will announce the m arriage of Charles 

(C ontinued on page 25.)



2 M I C H I G A N  T R A D E S M A N N ovem ber 12, 1913

B A N K R PU T C Y  M A T T E R S ...

Proceedings in W estern District of 
Michigan.

G rand  R apids, Oct. 29—In  th e  m a tte r  
of R odgers Iron  M an u fac tu rin g  Co., 
b a n k ru p t, of M uskegon, th e  tru s te e  filed 
th e  follow ing offer from  Lincoln R ogers, 
of M uskegon, fo r th e  a s s e ts : “ I hereby  
o ffer to  p u rch ase  th e  e n tire  a s s e ts  an d  
p ro p e rty  of th e  R odgers Iron  M an u fac 
tu r in g  Co., includ ing  acco u n ts  receivable, 
s to ck  an d  m a te ria ls  on hand , a ll m a c h in 
e ry  a n d  fix tu res, an d  th e  rea l e s ta te  d e 
scribed  a s  block 562 of th e  rev ised  p la t 
of th e  c ity  of M uskegon, M uskegon coun
ty , f ree  an d  c lear of m ech an ic 's  liens, 
b u t su b jec t to  a n  in cu m b ran ce  of $3,000 
a  p a r t  of sa id  land , rep re sen te d  by  a  
lan d  co n trac t, an d  w hich  c o n tra c t I 
ag ree  to  a ssum e. F o r  th e  above I  w ill 
p ay  to  you a s  tru s te e  th e  sum  of $4,000.” 
Such a s s e ts  a p p e a r  to  be of th e  a p 
p ra ised  v a lu a tio n  of $14,201.72, an d  an  o r
d e r w as m ade  by th e  re fe ree  d irec tin g  
c red ito rs  to  show  cause, if an y  they  
have, on Nov. 14th, w hy  such  o ffer or 
a n y  o th e r  offer w hich  m ay  in th e  m ean 
tim e  be received  by th e  tru s te e  should 
n o t be accep ted  an d  th e  sale  au th o rized  
an d  confirm ed.

B ased  on p e titio n  of c e r ta in  of th e ir  
c red ito rs  J am e s  M arasco  a n d  M ichael 
M arasco , co p a r tn e rs  a s  J a m e s  M arasco  
& Son, fo rm erly  com m ission  m e rch an ts  
of M anistee , w ere  ad judged  b a n k ru p t 
an d  th e  m a tte r  re fe rred  to  R eferee  
W icks. A n o rd e r w as m ade  by th e  
re fe ree  d irec tin g  th e  b a n k ru p ts  to  file 
schedu les of th e ir  a s s e ts  an d  liab ilities  
on or before  N ov. 10; on rece ip t of such  
schedu les th e  first m ee tin g  of c red ito rs  
w’ill be called.

Oct. 30—A v o lu n ta ry  p e titio n  w as filed 
by  W illiam  H. B arr, a  p h y s ic ian  of H a r 
bo r S prings, an d  he w as ad ju d g ed  b a n k 
ru p t by Ju d g e  S essions and  th e  m a tte r  
re fe rred  to  R eferee  W icks. T he b a n k 
ru p t ’s schedu les show  no a s s e ts  ex ce p t
ing  th o se  c la im ed  as  exem pt, a n d  b u t 
one c red ito r is lis ted , M arg u rite  S c a r
borough, O klahom a C ity, fo r $890. T he 
calling  of th e  firs t m ee tin g  of c red ito rs  
h a s  been  delayed  u n til m oney fo r e x 
p enses is advanced .

In  th e  m a tte r  o f C lark  O. B iger, 
b a n k ru p t, fo rm erly  of R o th b u ry , th e  final 
m ee tin g  of c red ito rs  w as  held. T he  final 
rep o rt and  acco u n t of A. E . Sou ter, su c 
cesso r tru s te e , w as considered  an d  a p 
proved, an d  a  final o rd e r of d is trib u tio n  
en te red , final d iv idend  of 3 p e r  cent, 
declared  a n d  o rd e red  pa id  to  g en era l 
c red ito rs . No cause  to  th e  c o n tra ry  b e 
in g  show n by cred ito rs , it  w as d e 
te rm in ed  th a t  a  fav o rab le  c e r tif ic a te  a s  
to  th e  b a n k ru p t 's  d isch a rg e  be m ade  by 
th e  referee . M eeting  th e n  ad jo u rn ed , 
w ith o u t day.

In  th e  m a tte r  of E d w a rd  J . C arroll, 
b a n k ru p t, fo rm erly  m e rc h a n t a t  M anton, 
a  h ea r in g  w as h ad  on th e  t ru s te e ’s p e ti
tio n  fo r a cco u n tin g  by th e  b a n k ru p t. An 
an sw e r w as filed by  th e  b a n k ru p t d en y 
ing  th a t  he had  fa iled  to  a cco u n t fo r any  
of h is a sse ts , an d  th e  h e a r in g  w as a d 
jo u rn ed  to  Nov. 28.

Nov. 4—In  th e  m a tte r  of Bob H . D il
la rd . b a n k ru p t, of G rand  R apids, th e  
b a n k ru p t’s schedu les of a s s e ts  an d  l ia 
b ilities  w ere  filed. T he  follow ing a re
scheduled:
C ash  on h an d  ................................... $ 521.77
M erchandise , s to ck  in tra d e  ....11,575.68
W earin g  ap p a re l .............................  100.00
F ix tu re s  .............................................. 1,750.36
A ccounts  receivab le  .....................  913.13

$14,750.94
T h e  follow ing c red ito rs  a re  lis ted : 

P re fe rre d  C laim s.
C ity  of G rand  R apids, ta x e s  . .$  129.01
M. F. O’D onnell, G rand  R apids

(C lerk) ....................... . .............. .... 12.00
O rlo Y eiter, G rand  R ap ids (C lerk) 16.00
F red  P o rte r , G rand  R apids (C lerk) 5.00 

U nsecu red  C red ito rs . 
C om m ercial S av ings B ank, e n 

dorsed  by W m . Logie ........... $5,075.00
S te tso n  Shoe Co., So. W ey m o u th  8,825.93
P ineus  A ntob ias, B rooklyn ........... 3,661.42
A. G arside  & Sons, N ew  Y ork 2,049.27
S te tson  Shop, Ind ian ap o lis  ........... 16.18
Collins Ice Co.........................................  6.80
T hom as & M iller ...............................  6.95
M. G ungeinhaim , N ew  Y ork . . . .  9.50
A. F. B urch  U pho ls tery  Co........... 9.00
C olum bus Book Co., C olum bus . .  12.28
G. R. W a te r  W orks .......................  4.00
R augh  & Co. ,N ew  Y ork ............... 22.32
W . E . W orden & Co........................ 52.40
J . S ly te r ................................................  28.04
A nn ah d ale  F a rm  ...............................  15.00
M rs. C ra ig  M illinery  Shop ........... 12.50
W eguson  T a ilo r Shop ...................  35.00
S p rin g  C om pany  ...............................  62.26
Jo h n  E ble  ............................................  20.00
P o w er & Solom on ...........................
D r. C. H . Bull ...................................
D r. A. V. W en g e r .............................
C itizens  T elephone Co.......................
G. R. M uskegon P o w er Co...........
R o b erts  B ailey  Co., C hicago . . . .  108.00

$20,221.76
An o rd e r w as  m ade by  th e  re fe ree  

calling  th e  firs t m ee tin g  of c red ito rs  to  
be held a t  h is  office on Nov. 21, fo r 
th e  pu rpose  of e lec tin g  a  tru s te e , p ro v 
ing  cla im s, ex am in in g  th e  b an k ru p t, etc.

B ased  on p e titio n  of c e r ta in  of TW 
c red ito rs  th e  W . C. B eelby  B a rb e r  S u p 
ply Co., of G rand  R apids, w as ad judged  
b a n k ru p t, and  th e  m a tte r  re fe rred  to  
R eferee  W icks. An o rder w as m ade by  
th e  re fe ree  d ire c tin g  th e  m em bers  of tn e  
b a n k ru p t p a rtn e rs h ip  to  file schedu les of 
a s s e ts  a n d  liab ilities  on o r  before Nov.

15. On rece ip t of su ch  schedu les th e  
firs t m ee tin g  of c re d ito rs  w ill be  called.

Nov. 5—In  th e  m a tte r  of A ppleyard  & 
Johnson , b an k ru p t, bu ild ing  c o n trac to rs , 
of G rand  R apids, th e  firs t m ee tin g  of 
c red ito rs  w as held, an d  H . H . F ree lan d , 
of G rand  R apids, e lected  tru s te e  by  c re d 
ito rs. and  h is  bond fixed a t  $2,000. T he 
follow ing w ere  a p p o in ted  a p p ra ise rs : 
H a rry  E . H o sk ins, W illiam  M cN abb and  
E dm und  M. Cook, all of G rand  R apids. 
T he  m ee tin g  w as th e n  ad jo u rn ed  to  Nov. 
12, a t  w hich  tim e  th e  b a n k ru p ts  w ere  
o rdered  to  a p p ea r  fo r ex am in atio n .

Nov. 6—A v o lu n ta ry  p e titio n  w as filed 
by F red  A. Covey, of T rav e rse  C ity, and  
he w as ad judged  b a n k ru p t by Ju d g e  S es
s ions and  th e  m a tte r  re fe rred  to  R eferee  
W icks. T he  b a n k ru p t’s schedu les show  
no a s s e ts  ex cep tin g  household  goods, 
c la im ed a s  exem pt. T he follow ing c re d 
ito rs  of T rav e rse  C ity, a re  lis ted :
J . A. S la te r, (secu red  by lease  on 

household  fu rn itu re  p u rch ased
by  d eb to r) ...................................  $120.00

F ra n k  K in g  ............................................ 51.00
A lbert B au g h m an  ...............................  46.00
J . W . G aun tley  .................................... 45.00
W aitie  E . F ish  ...................................  39.00
F ra n k  U m lor .......................................  12.00
O scar Jo h n so n  ...................................... 12.00
Joseph  S leder ........................................ 13.00
L a fa y e tte  W . C ase ...........................  8.00
V era  O wen ............................................ 6.00
J . M. W ilhe lm  .....................................  3.00
Jo h n so n  D ru g  Co...................................  3.00
E. B. M inor ................   1.50
S te in b e rg  B ro th e rs  ...........................  7.00
K lassen  C red it Co................................  10.00
A. W . B a r ta k  & Son .......................  8.00
A m erican  D rug  S to re  .......................  2.50
T. C. S team  L a u n d ry  .......................  4.00
F ra n k  L am b  ........................................ 6.00
Jo e  B easaw  ............................................ 20.00
H a n n a h  & L ay  Co................................ 6.00
M rs. S m ith , G rand  R apids .......... 6.00
Mr. K laver, G rand  R ap ids  .......... 5.00
M r. K a lte r, G rand  R apids .........  12.00

$446.00
T he  calling  of a  firs t m ee tin g  of c re d 

ito rs  h a s  been  delayed  u n til m oney fo r 
expenses  is advanced .

In  th e  m a tte r  of C harles M. H ale , 
b a n k ru p t, p r in te r  of G rand  R apids, it 
a p p ea rin g  th a t  th e re  w ere  no a s s e ts  n o t 
exem pt, a n d  no  fu r th e r  p roceed ings b e 
ing  req u ested  by  c red ito rs , an  o rd e r w as 
m ade closing  th e  e s ta te . N o cau se  to  
th e  c o n tra ry  h a v in g  been  show n by 
c red ito rs , a  certific a te  w as  m ade  by  th e  
re fe ree  recom m end ing  th a t  th e  b an k ru p t 
be g ra n te d  a  d ischarge .

In th e  m a tte r  of Jo h n  A. B aum an , 
b a n k ru p t, of G rand  R apids, th e  final r e 
p o rt an d  acco u n t of Louis D eutsch , t r u s 
tee , w as  filed show ing  a  b a lan ce  on h an d  
fo r d is trib u tio n  of $793.90, an d  a n  order 
w as  m ade by  th e  re fe ree  calling  a  final 
m ee tin g  of c red ito rs  to  be held a t  h is  
office on N ov. 20, to  consider such  re 
p o rt an d  accoun t, an d  p e titio n s  fo r a t 
to rn ey  fees  filed, and fo r th e  pu rpose  of 
d ec la r in g  a  final d iv idend, if  any , fo r 
c red ito rs . C red ito rs  a re  d irec ted  to  show  
cause, if a n y  th ey  have, w h y  a  c e r tif i
c a te  recom m ending  th e  b a n k ru p t’s d is 
ch arg e  should  n o t be m ade by  th e  re f 
eree.

In th e  m a tte r  of John  B um b, b a n k ru p t, 
fo rm erly  of B ig R ap ids, th e  final re p o rt 
a n d  acco u n t of F red  D. Vos, tru s te e , 
w as filed show ing  b a lan ce  on h an d  fo r 
d is trib u tio n  of $165.75, an d  an  o rd e r w as 
m ade by th e  re fe ree  calling  a final m e e t
ing  of c re d ito rs  to  be held a t  h is  office 
on Nov. 24 to co n sid e r such  re p o rt and  
acco u n t and  fo r d ec la r in g  an d  o rde ring  
pa id  a  final d iv idend fo r g en eral c re d 
ito rs. C red ito rs  a re  a lso  d irec ted  to  
show  cause, if an y  th e y  have, w hy  a 
cer tifica te  recom m end ing  th e  b a n k ru p t’s 
d isch a rg e  should  no t be m ade  by  th e  re f 
eree.

Nov. 8—In  th e  m a tte r  of th e  M ontague  
Iron  W orks, b a n k ru p t, of M ontague, th e  
ad jo u rn ed  final m eeting  of c red ito rs  w as  
held. T he  final rep o rt an d  accoun t, and  
su p p lem en ts  th e re to , of J . F. K now lton , 
tru s te e ,  w ere  considered , an d  approved  
and  allow ed, and  a  final d iv idend of 20(4 
p e r c en t, declared  and  o rdered  pa id  to  
g e n e ra l c red ito rs . A first d iv idend  of 25 
p e r cen t, w as  declared  on M arch  1, m a k 
ing  th e  to ta l div idend fo r g e n e ra l c red 
ito rs  45*4 p e r  cen t. F in a l m ee ting  th en  
ad jou rned , w ith o u t day .

In  th e  m a tte r  of th e  H olland  V eneer 
W orks, b a n k ru p t, fo rm erly  of H olland, a  
firs t re p o rt an d  acco u n t w as  filed by 
H a rv e y  F. W onderly , tru s te e , show ing  
to ta l rece ip ts  of $19,497.18; d isb u rsem en ts  
fo r p re fe rred  cla im s, $163.04; F ir s t  S ta te  
B ank  of H olland  on m ortgage , $3,165.52; 
in te re s t  on m ortgage , $930.10; tax es, 
$1,070.30; pay  roll ir> co n d u ctin g  b u s i
ness  a s  a  go ing  b u sin ess  an d  w a tch m en , 
$4,938.07; c e r ta in  a d m in is tra tio n  expenses 
an d  fo r m a te r ia l used in co n ducting  b u s i
ness  as  a  go ing  business, $3,220.42; fees 
of ap p ra ise rs , $225; a cco u n ts  of re ce iv e r’s 
fees $200; expenses of rece iv er a n d  t r u s 
tee, $397.93; sa le  of E. F . Leigh, $100; 
L. E . C arro ll, fees a s  a tto rn e y  fo r t r u s 
tee , $775.00; G eorge E . Kollen, fees a s  
a tto rn e y  fo r tru s te e , $200; W . A. Doyle, 
fees a s  a tto rn e y  fo r tru s te e , $200; to ta l, 
$15,585.38; ba lance  on hand , fo r d is tr ib u 
tion , $3,911.80. V isible a sse ts  on h an d  a re  
a s  follow s: due from  C. V. H ild ing , a d 
m in is tra to r  of e s ta te  of P e te r  D oran , d e 
ceased , co llections, $598.8i; v en ee rs  sold 
H olland F u rn ac e  Co., n o t a ll delivered , 
ab o u t $450; v en ee rs  sold C. E h m an  & 
Co., $517.27; cla im  a g a in s t  R egal M otor 
Co. fo r goods fin ished  and  n o t delivered , 
$1,231.67; v en ee rs  and  s to ck  unsold, a p 
p ra ised  w ith o u t a c tu a l inven to ry , $3,000; 
pu lleys a n d  o th e r  Stems, a b o u t $400;

to ta l, $5,998.31; a lso  s u its  p en d in g  a g a in s t  
v a rio u s  s to ck h o ld ers  fo r u n p a id  s to ck  
su b sc rip tio n s  and  a  s u it  p en d in g  fo r  re 
covery  of a  p re fe ren ce . A n o rd e r w as 
m ade by  th e  re fe ree  calling  a  specia l 
m ee tin g  of c red ito rs  to  b e  held a t  h is  o f
fice on Dec. 1, to  consider such  rep o rt, to  
dec lare  a  firs t d iv idend  if  cond ition  of 
fhe  e s ta te  sh a ll w a rra n t, an d  such  o th e r  
business  a s  m ay  properly  com e before  
th e  m eeting .

St. Joseph  Referee.
St. Jo seph , Nov. 4—In  th e  m a tte r  of 

F ra n k  W . F lin t, b a n k ru p t, of S au g a tu ck , 
th e  firs t m e e tin g  of c red ito rs  w as held  
a t  A llegan. G e rr i t t  W iss in k , of G rand  
R apids, w as  e lected  tru s te e  a n d  h is  bond 
fixed a t  th e  sum  of $1000. O tis  H au k e , 
A. W . G ard n er a n d  H a r ry  M orris  w ere  
ap p o in ted  a p p ra ise rs . T he  cu sto d ian  fo r 
th e  rece iv e r m ade a  re p o rt a s  to  th e  
cond ition  of th e  b a n k ru p t’s e s ta te , sh o w 
ing  cash  on h an d  of $465, acco u n ts  r e 
ceivab le  of th e  e s tim a te d  va lue  of $800 
an d  s tock  of $600. T he  b a n k ru p t w as 
sw orn  an d  exam ined  by  th e  re fe ree  an d  
a tto rn e y s  p re s en t and  th e  m ee tin g  a d 
jo u rn ed  to  Dec. 6, a t  S t. Jo seph .

Nov. 6. T h e  S a n ita ry  L a u n d ry  Co., of 
K alam azoo , filed eu v o lu n ta ry  p e titio n  
and  w as ad ju d g ed  a  b a n k ru p t by Ju d g e  
S essions and  th e  m a tte r  re fe rred  to  R ef
eree  B anyon. T he  schedu les of th e  
b a n k ru p t disclose th e  follow ing liab ilities
a n d  asse ts .

S ecured  C red ito rs .
C ity  of K alam azoo  .......................$ 18.00
C h ris tin e  W . R ed p a th , K alam azoo  195.00
U se of ho rse  an d  w agon ............... 90.00
G eorge W . R ed p a th , K alam azoo  874.93 
K alam azoo  L a u n d ry  Co., K a la 

m azoo ............................................ 160.00

$1,337.93
U n secu red  C red ito rs .

Chope S tevens, D e tro it .................$ 21.70
E d w ard s  & C ham berlin , K a la 

m azoo ............................................  140.78
M r. A rm our, K alam azoo  ............. 19.10
G. H . P helps, P e to sk ey  ...............  30.00
T hom pson  & C hute, Toledo . . . .  466.16
K alam azoo  L a u n d ry  Co., K a la 

m azoo .............................................. 161.00
W h ee le r & B laney, K a lam azoo  7.00
C u ttin g  & M cM ahon, K a lam azoo  364.01
P h o en ix  P r in tin g  Co., M ilw aukee 82.50
M r. B ren n er , K alam azoo  ........... 21.39
H . K o h n stan m , C hicago ............... 20.87
A m erican  L a u n d ry  M achine  Co.

C hicago .......................................   35.12
B ond Supply  Co., K alam azoo  . .  9.80
P ro c te r  & G am ble, C in c in n a ti . .  19.17
K alam azoo  T an k  & Silo Co.,

K alam azoo  ...................................  13.78
W itw e r B ak in g  Co., K alam azoo  13.00
B alluo M fg. Co., B eld ing  ........... 8.00
C lark  E n g in e  & B oiler Co.,

K alam azoo  .......................■...........  32.10
K alam azoo  G aze tte , K alam azoo  22.50
C lem ent K ross, D e tro it ...............  16.10
U nion Oil Co., C leveland ........... 10.19
H uebsch  Mfg. Co., M ilw aukee . .  50.00
W ad liam s Oil Co.. M ilw aukee . .  40.19
B ijou Sign Co., B a t tle  C reek  . .  38.00
N a tio n a l Pub . Co., D e tro it ___  3.86
R yder Coal Co.,. K alam azoo  . .  93.36
O rlando  B asse tt , K alam azoo  . . . .  53.19
S ta r  P a p e r  Co., K a lam azoo  . . . .  22.59
T he  V ic to r-S a fe  & L ock Co.,

C in c in n a ti ...................................  72.00
J . P . D avis, D ay to n  ...................  15.97
D e tro it L a u n d ry  & M ach inery

Co., D e tro it ...................................  9.80
D ew ing & Son, K alam azoo  . . . .  2.10
K ing  P a p e r  Co., K alam azoo  . . . .  3.00
A. J . W hite , K alam azoo  ............... 12.65
F ield  L a u n d ry  Supply Co., C hicago 38.23 
G ra sp it Mfg. Co. C hicago ........... 5.00
K alam azoo  Soap Co., K a lam azoo  13.63 
H om e S av ings  B ank , K a lam azoo  234.21

$2,622.05
A ssets.

Tools, eq u ip m en t and  m ach in e ry  $ 845.00 
D eb ts  due b a n k ru p t on open

acco u n t .......................................  364.53

$1,209.53
T he  re fe ree  en te red  a n  o rd e r a p p o in t

ing  S tep h en  W a ttle s  cu sto d ian  of th e  
b a n k ru p t’s a sse ts .

Nov. 7—In  th e  m a tte r  of F red e ric k  W . 
H in rich s , b a n k ru p t, of K alam azoo , th e  
tru s te e  m ade  a  rep o rt of th e  sa le  of th e  
b a n k ru p t’s  a s s e ts  to  D esp ries  & B ridges, 
of C hicago, fo r th e  sum  of $12,500, w h ich  
am o u n t is less th a n  50 p e r  c en t, th a n  
th e  ap p ra ise d  va lue  of th e  p ro p e rty  an d  
less  th a n  40 p e r cen t, of th e  co st value. 
T h e  re fe ree  h a s  delayed  e n te r in g  a n  o r
d e r confirm ing th e  sale  u n til c red ito rs  
have  b een  g iven  a n  o p p o rtu n ity  to  be 
h eard .

Nov. 8—In  th e  m a tte r  o f th e  M ichigan 
B uggy Co., b a n k ru p t, of K alam azoo, o r
d e rs  have  been  e n te re d  by  th e  re fe ree  
fo r h e a rin g s  on th e  p e titio n s  of th e  
K alam azoo  S p ring  & A xle Co., M. S tra u s  
& Sons, S m ith  & S chipper, H . S ch e re r 
& C om pany, C. R. W ilson  Body Co. an d  
G lidden V a rn ish  Co. fo r re c lam atio n  of 
p ro p e rty  to  be held a t  K a lam azoo  on 
Nov. 19.

Dom estic Repartee.
“Y ou’re k inder to  dum b anim als 

than  you are to  me, your wife.” 
“W ell, you try  being  dumb, and see 

how kind I ’ll be.”

T he evil th a t m en do n o t only lives 
a fte r them , but sp ro u ts into new  crops.

N E W  YO R K  M ARK ET.

Special Features in the Grocery and 
Produce Trade.

Special C orrespondence.
New Y ork, Nov. 10—T he spot cof

fee m arket has had a week of un
steadiness. T he dem and has been 
ligh t a n d b u v e r s  are, apparently , not 
going to  buy a bag ahead of cu rren t 
w ants if they  can help it w hile the 
speculative m ark e ts keep sagging. In  
an invoice way Rio No. 7 is quoted 
a t lOkac and Santos 4s a t 13^@ 13J^c. 
In  sto re  and afloat there  are of B ra
zilian coffees 1,765,039 ba~'' against 
2,501,707 bags a t the sam e tim e last 
year. M ilds p rê t* - much unchanged, 
although  some shad ine  m ight be done 
if necessary. Good Cucuta, 1 3 ^@  
14c.

A lthough stocks of tea are running  
p re tty  ligh t and the position s ta tis 
tically  favors the seller, th ere  is a 
very  lim ited dem and from  the  in terio r. 
Ind ias and Ceylons seem  to  be m ost 
favored, but little  life is looked for 
until a fte r the  tu rn  of the  year, and 
even then no tea  “boom ” is likely to  
appear.

G ranulated  sugars are  generally  
held at 4.35c, a lthough  tw o refiners 
nam e 4.30c. B usiness du ring  the 
w hole week has been of verv lim ited 
p roportions. Sellers are no t anxious 
to  m ake sales on p resen t level and 
buyers “stand  pa t.”

R eceip ts of rice are la rg e r and a 
full average trad e  is being  done. 
P rim e to  choice dom estic, 5§^@5%c-

Snices are steady and there  is some 
m ovem ent for the  w hole line, hu t no t 
a particle  of change is to  be no ted  in 
the range of values.

M olasses show s steady  im prove
m ent in dem and as the season ad
vances and new ^oods are a ttrac tin g  
considerable a tten tion . Q uo ta tions re 
m ain ps las t rep o rted —good to  prim e 
dom estic, 35@40c. Syrups are steady 
and unchanged.

Cpnned goods day by day seem to  
be a ttrac tin g  a little  m ore a tten tion . 
T he quotation  of 70c f. o. b. B altim ore 
is generally  nam ed as about the  th in g ” 
for standard  3s tom atoes. G oods a t 
less are looked upon w ith som e sus
picion. C orn is dull and little  call 
exists at the m om ent fo r peas.

E x tra  cream ery bu tte r. 32@33c; 
firsts, 27T4@ 30c: held stock, 29@31; 
factory , 22T/̂ ^ 2 3 c; im itation  cream - 
erv, 24(n)25c.

W este rn  w hite eggs run from  38@ 
50c. T he la tte r  is, perhaps, a figure 
too high to  call w ell-established, but 
“eegs is and a lm ost any kind
sell at g low ing figures. Perhaps 35c 
for the average fair stock would not 
be far out of the way.

Cheese is firm and top grades of N. 
Y. S ta te  are w ork ing  out a t 16c, w ith 
a tendency to  a still h igher quotation.

Butter, E ggs, Poultry. Beans and P o
tatoes, at Buffalo.

Buffalo, Nov. 12— C ream ery bu tte r, 
fresh, 26@32c; dairy, 25@27c; poor to 
good, all kinds, 20@24c.

Cheese —  New fancy 15^4@16c; 
choice 15c; poor to  com m on, 6@10c.

E g g s— Choice, fresh candled, 38@ 
40c; cold sto rage, 27@28c.

P o u ltry  (live)—T urkeys, 20@22c; 
cox, 1 0 @ llc ; fowls, 12@15c; springs, 
12@15c; ducks, 15@16c.

B e an s— M arrow , $3.60; medium, 
$2.30; pea, $2.25; w jjite kidney, $3.50 
@3.75. R ed k idney new, $2.50@2.75.

P o ta to es—80@85c per bu.

The Very Idea.
T w o suburban m others m et on the 

tra in  one day, and the  topic of their 
conversation  was th e ir daughters.

“ H ow  did your d augh ter pass her 
exam ination  fo r a position  as teach 
e r?” asked one.

“ P ass!” was the  answ er. “She 
d idn’t pass a t all. M aybe you w ouldn’t 
believe it, but they  asked th a t girl 
abou t th ings th a t happened long be
fore she w as b o rn .”

mailto:2.50@2.75
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Gabby Gleanings From  Grand Rapids.
G rand Rapids, Nov. 10—T h ere ’s a 

reason  w hy ever m em ber of Council 
No. 131 should be p resen t a t the next 
regu lar m eeting  in D ecem ber. L ast 
Sa tu rday  noon M. C. H u ^ g e tt, Sec
re ta ry  of the G rand R apids A ssocia
tion  of C om m erce invited the m em 
bers of the B o o ste rs’ C om m ittee to  
luncheon, a fte r w hich m atte rs  vitally  
in te res tin g  to  the  city  of G rand R ap
ids and the  traveling  m en w ere dis
cussed. T he  ob ject of the discussion 
was to  fo rm ulate  p lans and devise 
ways w hereby  the traveling  salesm en 
of the cP "  rnicrht co-operate  w ith the 
G rand R apids A ssociation of Com 
m erce in boosting  G rand R apids and 
her p roducts. I t  is a fact well know n 
t<-> us all th a t there  are m anufactured  
in th is city  hundreds of a rticles abou t 
which m ost of us know  little  or n o th 
ing. F o r instance, it leaked out at 
the  m eeting  th a t 95 per cent, of all 
the sash pulleys sold in the S ta te  are 
m ade rin h t here in our city and yet 
how m any of us knew it? A nd how 
m any of us would be proud to  boast 
of th is to  those  w ith  whom  we come 
in con tact if we o n l"  knew  it! I t  is 
one of th e  ob jects of th is co-operative 
plan to  m ak“ these facts know n and, 
so far as possible, to  advertise  the 
city of G rand Rapids. T o  th is end it 
was deem ed advisable to  recom m end 
the in stitu tion  of tw o organ izations, 
one being a trav e lin g  m en’s auxiliary 
to  the G rand R apids A ssociation  of 
Com m erce, the o th er a_ “ Made in 
G rand R apids” A ssociation. _ Of 
course, both  of these  are yet in an 
em bryonic s ta te  and m ust first m eet 
w ith the anoroval of the G rand R ap
ids U. C. T . and the Grand Rapids 
A ssociation of Com m erce before they  
can becom e effective. E. J. M cM illan, 
of the U. C. T., w as chosen chairm an 
and he was in structed  to  appoint tw o 
com m ittees, the  personnel of which 
is equailv  divided betw een *4’*» U. C. 
T. and the  A ssociation  of Com m erce 
and w hose duty it shall be to  work 
out fu rth er plans and rep o rt on Nov. 
29 at a #m eeting  sim ilar to the one 
held Saturdav. T his, it is thought, 
will pu t m a tte rs  in system atic form , 
so they  m ay be in te lligen tly  placed 
before the U. C. T . Council a t their 
D ecem ber m eeting  and before the A s
sociation of Com m erce a t their nex t 
regu lar m eeting  for adootion  o r re
jection . T he m em bers of these com 
m ittees are  as fo llow s: M ade in
G rand R apids A ssociation : C lark E. 
Schurm an, L ee H . Bierce, Jo h n  S. 
Noel, W . S. L aw ton, H . W . H arw ood 
and E. J. M cM illan. T raveling  M en’s 
A uxiliary  : O. W . S tark , H. R. Brad- 
field. John  D. M artin , H ow ard  F. B ax
ter, M. C. H u g g e tt and S. L. V aughan. 
Jo h n  S. Noel. M. C. H u ^ t t .  E. J. 
M cM illan, A rth u r J. B orden, H . W . 
H arw ood and o th ers  participated  in 
the d iscussion and from  every angle 
the  m eeting  was a m ost sa tisfac to ry  
one to  bo th  parties rep resen ted  an 1 
we believe, if its reso lu tions are 
adopted by the tw o o rgan izations rep 
resented , they  will be of incalcuable 
value to  our th riv ing  city.

P e rry  H anifin , chairm an of L adies’ 
E n te rta in m en t C om m ittee, w ishes to 
m eet the m em bers of the com m ittee 
Satu rday  afte rnoon  at 1 :30 a t H o te l 
Cody.

A t last Paw  Paw  can boast of a 
real live up -to -the-m inute  ho tel man.
A. W . R eicord has purchased the old 
C lifton H ouse and is show ing the c iti
zens of th a t little  town, as well as a 
long  sufferincr trave ling  clientele, w hat 
a good hotel looks like. H e  has 
scrubbed up and re-a rran g ed  the ho
tel, equinned it w ith  san ita ry  fu rn i
tu re  and individual tow els and has had 
for his chief aim  the  m aking of a 
first-class hotel in every  detail. W h en  
you drop off a Paw  Paw , boys, ju s t 
get in to  the C lifton bus and try  out 
the new  landlord . You will find 
everv th ing  O. K.

In  last w eek’s T radesm an  we m en
tioned the  fact th a t Bro. Bosnian, a 
m em ber of the E xecutive C om m ittee, 
was absen t from  th e  last Council m eet
ing. W e wish to  sta te , paren th e tica l
ly, th a t this is the  first m eeting  Bill

has m issed in th ree  years—a p re tty  
good record  and so we excuse him.

T he Executive C om m ittee m et S a t
urday and passed  favorably  upon the 
claim of S. S. L ubetsky, w ho about 
seven weeks ago, had the m isfortune 
to  d islocate his shoulder blade. T his 
p rom pt action  on the p a rt of the 
C om m ittee is one of the m any feat
ures th a t com m ends the o rder of U. 
C. T . to  anyone desiring  safe and 
efficient accident insurance a t a nom 
inal cost.

If  you see Chas. S. Perk ins passing 
out good cigars and w earing  a broad 
smile, don’t th ink  it is because he has 
landed a big o rder o r fallen heir to  a 
m illion, but as a m a tte r  of fact, 
C harley has decided to  tro t hereafte r 
in double harness and, in accordance 
w ith th is decision, was united  in m ar
riage last S aturday  w ith M iss B ertha 
L oetscher, of M uskegon. Mr. and 
M rs. Perkins will take a sho rt honey
m oon trip  to  K entucky, a fte r which 
they will m ake their hom e on H au tto ti 
avenue. G rand Rapids, w here he has 
purchased, a new  home. C harley 's 
host of fn’e rd s  unite  in w ishing them  
a long life of connubial bliss and p ro s
perity.

T here  "fill be a special m eeting  of 
the B oosters’ C om m ittee next S a tu r
day afte rnoon  a t 1 :30 at the A sso
ciation of C om m erce building.

W . S. Cain spent Sunday in L ouis
ville, Ky., w here he has gone on busi
ness.

Come to th ink  of it, it w ould take 
m ore than  an o rd er o r a m illion dol
lars to  c reate  a smile like that.

T he captains of the tw o team s se 
lected to  solicit m em bership wish to 
announce th a t the team  m em bers are 
not rep o rtin g  a t a very  livel" ra te  as 

a m ove on 'm u, bovs, and 
increase the m em bership to  the long 
coveted 500.

E. J. M cM illan and H . W . H a r
wood, —1' :t« in Jackson last week, a t
tended an evening perform ance of the 
M arine band in the a fte rnoon  (?).

P . J. E llw anger visited  the N ational 
D a in r <*:* Chicago recently .

I t  is a fact too well know n am ong 
trave ling  salesm en to  b° m entioned 
here th a t the facilities fo r handling  
the public at the union depot a t Jack- 
son are not only inadeauate but a 
huge joke. A bout a dozen tra in s  are 
scheduled to  leave a t the same hour 
on the various roads and only one 
tra in  can be loaded a t a tim e or, at 
least, th a t is all they  allow to  be 
loaded. Now the welcom e news comes 
to  us th a t the M. C. R. R. is to  build 
a grade crossing  and union depot 
about a half mile east of the city and 
furn ish  an up-to -date  depot for the 
trave ling  public.

I t  is w ith  a feeling of sadness th a t 
we chronicle the death of Jo h n  H a r t 
ne tt, b ro th e r of M rs. F red  Beardslev. 
who died last week. T h e  funeral was 
held M onday from  St. A ndrew ’s 
church.

T here  will be a m eeting  of the com 
m ittee of the G rand R apids M utual 
Benefit A ssociation a t the A ssociation 
of Com m erce room s nex t S aturday  
afternoon  at 3 o ’clock.

T he trav e lin g  public will be su r
prised  to  learn  th a t V eteran  “ Dick,” 
legally  know n as R ichard  J. M urray, 
chief clerk of the B enton H o te l B en
ton H arb o r, m uch to  the surprise  of 
evervbody concerned decided to  be
come m ore in te rested  in the m anage
m ent of the hotel, therefo re  he m ar
ried the land lord’s daughter, Miss 
A gnes R ichardson, and the  paren ts 
of the bride seem perfectly  satisfied. 
Dick is a good old scout and w e’ll 
all love him ju s t the same.

A t T u stin  las t week, tw o g en tle 
men bearing  the nom enclature  of W . 
H . In ^erso ll and R. C. Rockwell re
tu rned  to th e ir ho tels a fte r a long 
drive, too  late  to  ge t their suppers. 
T he cook w as gone and so these tw o 
w o rth ies proceeded to  fill up on bread 
and milk.

I t  is said th a t up a t K alkaska there  
is an en te rp ris in g  firm in the m en’s 
fu rn ish ing  goods business w hich has 
no o th er nam e on its business cards 
b u t “T he Irishm an  and the Jew .” T his

nam e appears on its sta tionery , neck
wear, suit boxes, etc.

A gain we wish to  call the a tten tio n  
of all those who have signified their 
desire to  becom e ch arte r m em bers of 
the  Bagm en of Bagdad th a t the  re 
m ittance should be m ade as soon as 
possible to  John  D. M artin , who will 
accept m oney orders, personal checks 
and silver certificates at any tim e. A 
num ber responded to  our last call, but 
we m ust have m ore to  m ake it a go. 
Get busy, boys, and send in your fee, 
so the installation  can be pulled off as 
soon as possible a fte r the new year. 
M ilwaukee and o th er cities now hav
ing a guild have signified their in ten 
tion  to be rep resen ted  a t our in stitu 
tion exercises.

T he second of the U. C. T. series 
dancing parties will be held in U. C. 
T . Council cham bers, H erald  hall, S a t
urday evening, Nov. 15, at 9 o’clock. 
T u lle r’s five piece o rch estra  will be in 
a ttendance and a rousing  pa rty  it will 
be. D on’t m iss it. Come out and for 
an evening drive dull care away.

W e th ink  it would be a good idea 
for the  U. C. T. Council to  provide 
itself w ith a v is ito r’s book.

Ju s t when we th o ugh t we had th a t 
page last week, they  set us up in 
sm all type.

So w h a t’s the use? W e should w or
ry.

H ave you heard  about A ssessm ent 
No. 119? W ell, it is due and payable 
as usual.

W e will not m ention  Jo h n  Schu
m acher’s telephone th is week, but re 
serve it fo r som e week w hen we have 
n o th ing  else to  m ention.

D on’t fo rget the dance
A t H erald  hall. S aturday  evening 

a t 9 o’clock. A llen F. Rockwell.

W hat Some Michigan Cities are 
Doing.

W ritte n  fo r  th e  T rad esm an .
M achinery is being installed in the 

new factory  of the A m erican Cash 
R egister Co., at Saginaw .

N early $30,000 of the M anistee in- 
te ru rb an  p rom otion  fund has been 
deposited in the banks of M uskegon.

T he O ttaw a L ea th e r Co. will build 
a handsom e office build ing  a t Grand 
H aven.

A digest of the doings of the M us
kegon C ham ber of Com m erce during  
the past ten m onths show s accom p
lishm ents th a t are indeed p ra ise
w orthy.

T he life u n d erw rite rs of L ansing  
have form ed an association.

D e tro it is g e ttin g  enough of the 
near-stop  ordinance govern ing  s tree t 
cars and P o rt H u ro n  people are also 
tired  of it, for the same reasons th a t 
have influenced G rand R apids and 
o th er cities to  go back to the far side 
stops.

A foundry concern of Chicago is 
being  brough t to  B enton H a rb o r and 
re-organized as the B enton  Iro n  and 
B rass Foundries Co.

L eading men of O sceola county  m et 
a t I le rsey  and form ed a C ounty B oard 
of T rade  w ith H‘. R. N iergarth , of 
Reed City, as P resid en t and D r. W .
B. W ells, of E vart, as Secretary . I t  
is the plan to  unite in se tting  forth  
the advantages of O sceola county, to  
w ork for b e tte r  shipping facilities, 
good roads and o th er im provem ents.

A S tate  bank building is being  e rec t
ed a t F rankenm uth . Saginaw  m en are 
largely  in te rested  in the institu tion .

T he M uskegon C ounty H isto rical 
Society has been form ed at M uskegon, 
w ith over 100 m em bers.

Niles voted a bond issue of $25,000 
ostensib ly  for parks, but really  for 
new factories, and tw o concerns have

been landed, a shoe factory  and an 
auto  trac to r com pany. T he la tte r  
concern is now located a t D eK alb, 
111 .

B attle  Creek laid 12.7 m iles of side
walk this season and the average cost 
of sam e was 7.8 cents a square foot.

B enton H arb o r has been p resen ted  
w ith a handsom e gran ite  m onum ent 
in m em ory of G eneral L. M. W ard  
by his widow. T he m em orial will be 
given a place in one of the  c ity ’s 
parks.

T he City Council of M uskegon tu rn 
ed dow n the p roposition  to  hire a 
v isiting  nurse  for social w elfare work.

T he season fo r collecting  ashes has 
opened in Saginaw  and the decora
tive (?) boxes and baskets will now line 
the curbs until spring. Saginaw  will 
adopt a b e tte r  system  some day.

Pontiac is p reparing  to  do a lo t 
of paving in 1914 and gas, electric  
ligh t and telephone com panies have 
been notified to  lay all necessary  con
nections and conduits a t once in 
s tree ts  which are to  be im proved.

Dr. Gibson, newly chosen P resi
den t of the A drian Com m erce Club, 
will place the em phasis on good roads 
and a com m ittee of live m en has been 
named.

M enom inee has installed  over th irty  
ornam enta l c luste r ligh ts and o thers 
will be added. T he posts w ere m ade 
in M enom inee.

F irs t n igh t enro llm ent in F lin t 
schools was 117, as com pared w ith 
sixty a y ear ago. T he largest class 
form ed is in m echanical draw ing.

T he F lin t B oard of Com m erce ad 
vises th at m unicipal ba ths be e stab 
lished in the old w aterw orks pum ping 
station . T he B oard of E ducation  has 
plans for opening public b a th  houses 
in connection w ith six of the public 
schools.

Cassopolis is g row ing tired  of her 
cess pools and is considering  p lans for 
sewers.

Ann A rbor cared fo r over 7,000 
teachers during  the recen t S ta te  con
vention, and cared for them  well, an 
accom plishm ent of which th e  U n iver
sity city m ay well be proud.

M unising has voted  to  bond for $23,- 
000 for pure w ater. W ork  on the p lant 
will begin in the spring.

T he O verland W alk ing  Club, a t B at
tle Creek, is g row ing  in num bers. 
T here  are bands of enthusiastic  h ik
ers also at JacksOn, Lansing, D e tro it 
and K okom o Ind., w ith sim ilar clubs 
spring ing  up in o th er places. E dw ard  
Buckle}', of B attle  Creek, has a rec
ord of 20,000 m iles in pleasure jau n ts 
in the past tw elve years.

A B oard of T rad e  has been form ed 
at S tan ton , w ith the follow ing officers • 
P residen t, E arl B. Sw ift; V ice-P resi
dent, W . H . L am phierd ; Secretary , 
Clyde Sm ith ; T reasu re r, W m. S. 
F rench ; d irectors, M. W . Stevenson, 
B. L. F inch and E. S. Stebbins.

A Chicago concern  offers to  e stab 
lish a pow dered m ilk p lan t a t M uske- 
gan, provided sufficient pa tronage  is 
assured  by dairy in te res ts  of th a t te r 
rito ry .

T h e  M ichigan S ta te  G range will 
hold its annual m eeting  in F lin t Dec. 
8 to  11. A lm ond Griffin.

T he older we grow  the hard er we 
have to  fight for ou r pleasures.
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M ovem ents of Merchants.
Detroit—M orris R. Tousey recently 

began the commission lumber business.
Durand—Earl Kenyon has engaged in 

the meat business on East Main street.
Allegan—Mrs. J. E. M cIntyre suc

ceeds Matie McKinnon in the millinery 
business.

Three Rivers—Stephen O. Black suc
ceeds Edward O tt in the cigar and to
bacco business.

Three Rivers—The Glady M ajor Co. 
has been succeeded by the Three Riv
ers Furniture Co.

Albion—W. G. W allace has sold his 
grocery stock to E. J. Otis, who has a l
ready taken possession.

Clarkston—The Clarkston State Ban! 
has been organized with an authorized 
capital stock of $20,000.

W olverine—Fire destroyed the B. F. 
Butler store building and stock of gen
eral merchandise Nov. 8.

Traverse City—‘Shirley Hines suc
ceeds Tony Viscochil in the meat busi
ness at 872 East Eighth street.

Rothbury—A. A. Longnecker is erect
ing a store building which he will oc
cupy with his grocery stock about Dec. 
15.

Leroy—Godfrey S. Gundrum, for 
thirty-one years proprietor of a general 
store here, is closing out his stock at 
auction.

Holly—E. P. Jameson has sold 1' 
drug stock to Oscar A. Marfileus, re
cently of Standish, who will continue 
the business.

Gaylord—Julius Kram er, merchant 
tailor, has added to his stock, lines of 
ready-to-wear clothing and men’s fu r
bishing goods.

Rothbury—W . R. Dennis is erecting 
a new store building which he will oc
cupy with his stock of hardware and 
agricultural implements.

Hartwick—Freeman Mapes, manager 
of the J. L. Newberry general store, 
was m arried to Miss Ruth Shadley at 
her home at Avondale Oct. 30.

Hastings—J. S. Crue, who has taken 
a position as manager of the Hastings 
Sporting Goods Co., has moved his fam 
ily to this city from Tekamah, Neb.

Benton H arbor—Roscoe Dalrymple
has purchased the Van M eter grocery 
and meat stock and will continue the 
business at the some location on W est 
Main street.

Owosso—The Young-Randolph Seed 
Co. has engaged in business with an 
authorized capital stock of $10,000, of 
which $5,000 has been subscribed and 
paid in in cash.

Ithaca—Charles Barrone, formerly 
engaged in the meat business at Clio, 
has purchased the Cornwell & Cornwell 
meat stock and will continue the busi
ness at the same location.

Macon—Bradley F. Scudder, who has 
conducted a general store here for the 
past thirty years, has sold his stock to 
E. M. Dewey, recently of Adrian, who 
will continue the business.

Greenville—Chris Hansen has sold a 
half interest in his agricultural imple
ment stock to Plynn Lyman and the 
business will be continued under the 
style of Hansen & Lyman.

Jackson—B. C. Hoffnagle, dealer in 
men’s furnishing goods at 1003 East 
Main street, has sold his stock to Frank 
Van Voorhis, who will continue the 
business at the same location.

Zeeland—The Klassen Clothing Co., 
of Holland, which conducts a chain ol 
stores in Michigan and W isconsin, has 
opened a similar store here under the 
management of Peter Klassen.

Muskegon—The R. & O. Chemical 
Co. has engaged in business with an 
authorized capital stock of $10,000, > 
which $6,000 has been subscribed, $300 
paid in in cash and $3,000 in property.

Gaylord— Valentine Walczah, who 
has conducted a dry goods, clothing and 
shoe store here for the past fourteen 
years, has removed his stock to Rock
ford, 111., where he will continue the 
business.

Mancelona—R. E. Mathews and C. 
J. Clemens have formed a copartnership 
and purchased the produce and feed 
stock of Amos S. Pitkins and will con
tinue the business under the style of 
Mathews & Clemens.

Durand—B. C. Lemunyon, recently of 
Owosso, has purchased the interest of
C. T. Holmes in the C. T. Holmes & 
Co. dry goods stock and the business 
will be continued under the style of 
B. C. Lemunyon & Co.

Garnet—The D. N. McLeod Lumber 
Co. has established its main office here 
and all mail should be addressed to 
Garnet. The company recently acquired 
the Hudson Lumber Co.’s plant and 
holdings at this place.

Detroit—The Glynn Co., dealer in 
meast, has been incorporated under the 
same style with an authorized capital 
stock of $30,000, which has been sub
scribed, $10,000 being paid in in cash 
and $20,000 in property.

Lansing— George H ungerford has 
purchased the interest of his partner, J. 
P. Shafer, in the H ungerford & Shafer 
grocery stock and will continue the 
business at the same location at the 
corner of Allegan and Logan streets.

Traverse City—L. J. Kehoe will open 
a jewelry store in the Bingham build
ing. Mr. Kehoe comes here from  Pe- 
toskey, where he has been in the employ 
of W illiam Searles. Previous to this 
he was with J. N. Martinek, o f this 
city, for two years.

Bay City—Bradley, Miller & Co. 
bought a number of million feet o f pine

lumber in the Georgia Bay district of 
Ontario recently and it is now coming 
forward. They received nearly 2,000,- 
000 feet of lumber and 210,000 pieces of 
lath the present week. Several other 
cargoes have arrived from Ontario dur
ing the last week consigned to Bay 
City and Saginaw concerns.

Battle Creek—Roy W. H. Crabb, deal
er in confectionery has merged his busi
ness into a  stock company under the 
style of the Crabb-Beardsley Butter 
Scotch Co., with an authorized capital 
stock of $1,000, which has been sub
scribed and $500 paid in in cash.

Iron River—J. W . Beachy, of Calu
met, who was arrested here on com 
plaint of W. H. M arolf, on a chare 
of selling merchandise without a li
cense, has waived examination, and de
cided to stand trial in the Circuit Court 
at the December term. Beachy was sell
ing women’s cloaks in the store of Mrs. 
L. M. Pryne at the time of his arrest 
and claims that he was in her employ 
and selling the goods for her.

Cheboygan.— Six or more prominent 
merchants of this city are hustling for 
the return  of large orders of goods de
livered to a residence on Ball street at 
the request of a new resident, who paid 
for the goods in checks drawn on a 
distant Canadian bank in sums larger 
than the bills in each case, receiving 
cash for the difference. H e fairly daz
zled people with his large orders for 
furniture, groceries and the like. H e 
fled when an investigation was started. 
The man masqueraded as “R. F. John
son, inspector.”

Iron River—The N orthern Timber 
Co., which has been quietly buying up 
timbered land for five years, has com
pleted its organization and has estab
lished two camps which will employ 150 
men. One is a t East Siding near Iron 
River and the other at Paulding. In 
Iron county the company controls land 
with about 6,500,000 feet of timber, a 
large portion of which will be cut and 
conveyed to m arket this winter. Rob
ert Lyons is President and manager of 
the new company and William Mc- 
Eachern Secretary-Treasurer.

Charlotte—The Supreme Court has 
affirmed the causes carried up from this 
Circuit by W illard H. Face, of Lansing, 
and F. H. Mott, of Battle Creek, against 
Hall Bros., form er Charlotte grocers. 
They disposed of their grocery stock 
to Face for a piece of Lansing prop
erty and a mortgage back on the stock 
for $4,000. M ott bought the mortgage, 
turning in some Battle Creek property 
and took the stock. Face claimed th ' 
deal had been misrepresented to him and 
asked to have the transaction set aside 
and M ott joined with him. They won 
in both the Circuit and Supreme courts. 
Halls now get the stock, less the re
ceiver’s fees, Mr. M ott acting as such 
officer by order of the court, which ex
pense, it is stated, will materially red r 
the value of the stock at the present 
time.

Manufacturing Matters. 
Potterville—Roy W ilson has opened 

a bakery here.
Detroit—The Linsell Co. recently be

gun m anufacturing woodwork.
Durand—Arthur Bailey, formerly of 

Portland, has opened a bakery here.

M errill—Fire destroyed the Jochen 
bakery Nov. 3. Loss, about $2,000; in
surance, $600.

Gaylord—The Saginaw W ood P rod
ucts Co. has begun m anufacturing cab
inets, fixtures, etc.

Kalamazoo — The Gerline-Meyers 
Brass Foundry Co. has changed its 
name to the Gerline Brass Foundry Co.

Michelson—The Michelson Lumber 
Co. is filling an order for 200 carload 
of cedar posts, which are being shipped 
to Toledo.

Coopersville—John Nolet, formerly of 
Grand Rapids, has purchased the Tals- 
ma & Root bakery and grocery stock 
and will continue the business.

Crystal—A. H. Aldrich and Harm on 
W ilbur have formed a copartnership 
under the style of Aldrich & W ilbur 
and purchased the Crystal bakery.

D etroit — The Silver Leather Co. 
has been organized with an au tho rs 
capital stock of $6,000, of which $3,000 
has been subscribed and paid in in cash.

Ewen—Louis Jensen, who formerly 
operated a sawmill at Sailing, has erect
ed a mill here, where a company he o r
ganized bought 100,000,000 feet of tim 
ber.

Detroit—The W olverine Fixture Co. 
has engaged in business with an author
ized capital stock of $20,000, of which 
$10,000 has been subscribed and $2,250 
paid in in property.

Saginaw—The Bertsch M anufactur
ing Co. is getting logs for its Saginaw 
plant by boat from the north shore of 
Lake H uron and Michigan to Cheboy
gan, and thence by rail to Saginaw.

Detroit—The American Cap Screw 
Co. has been incorporated under the 
same style with an authorized capital 
stock of $5,000, all of which has been 
subscribed and paid in in property.

Detroit—The Detroit-N assau T ire
Co. has been incorporated under the 
same style with an authorized capital 
stock of $1,200, of which $600 has been 
subscribed, $10 being paid in in cash and 
$590 in property.

Charles— The Loud Lumber Co., 
owned and operated by H. N. Loud and 
son, H. Kimball Loud, which took over 
the Sterling Cedar & Lumber plant 
some months ago, placed its logging 
railroad in commission last week.

W est Branch—T he Batchelor Tim ber 
Co., which shut down its sawmill here 
last spring and is now confining its 
lumber production to the Bliss & Van 
Auken plant at Saginaw acquired by 
purchase last spring, has continued to 
operate its heading plant at W est 
Branch.

D etroit—David Stott, operating a 
flour mill, has merged his business into 
a stock company under the style of 
the David Stott F lour Mills Incorpor
ated, with an authorized capital stock 
of $750,000 common and $250,000 pre
ferred, o f which $550,000 has been sub
scribed and paid in in property.

“Could N ot Get A long W ithout It?” 
G rawn, Nov. 11— It  gave us much 

p leasure to  receive the fine edition of 
your paper m ark ing  its th irtie th  an 
niversary . W e have been tak ing  the 
M ichigan T radesm an  fo r tw enty- 
e igh t years, first as C randall Bros., 
then  as D. E. C randall and now as D. 
E. C randall & Son. W e enjoy it each 
week and do no t see how we could 
g e t along  w ithou t it.

D. E. C randall & Son.
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Review of the Grand Rapids Produce 
Market.

A pples — W ealthys, W olf R ivers. 
G reenings, B aldw ins, Snow s and W ag 
ners com m and $3.25; Spys, $3.50@ 
3.75.

B u tte r—R eceipts of fresh  continue 
fa irly  liberal, and the  m arket is 
steady on the sam e basis as last 
week. T he consum ptive dem and is 
absorb ing  the receip ts, the average 
quality of w hich is only fair. S to r
age b u tte r  is very  slow and stocks 
are not reducing as rapidly as last 
year a t th is time. Fancy  cream ery 
com m ands 32J/ic in tubs and 33^2C in 
cartons. L ocal dealers pay 26c for 
No. 1 dairy and 19c for packini stock.

C abbage— 75c per bu.
C arro ts—65c per bu.
Cauliflower—$1.25 per doz.
Celery—$1.25 per box contain ing  3 

to  4 bunches.
C ocoanuts—$4.75 per sack con ta in 

ing 100.
C ranberries—$8 for late  B lacks: 

$8.75 fo r late  How es.
C ucum bers—$1.50 per doz.
E g g s— R eceipts of new laid are very 

light. There is a fairly good consumptive 
demand at l@ 2c per dozen advance. The 
average quality of the receipts is only 
fair and unless receipts of fresh eggs 
increase prices are apt to go higher. 
Storage eggs are also in good demand 
at 1c advance. The consumptive de
mand is active. Local dealers pay 
28@29c for strictly fresh.

E g g  P lan t—$1.50 per doz.
G rape F ru it— $5 fo r all sizes.
G rapes— M alaga, $5.50 per keg; C al

ifornia T okay, $1.85 per 20 lb. c rate: 
E m p ero r $2 per 20 lb. crate.

G reen O nions—20c per dozen.
H oney— 18c per lb. fo r w hite clov

er, and 16c fo r dark.
L em ons—V erdellis, $5.50 per box.
L ettuce— E aste rn  head, $2.50 per 

bu.; hot house leaf, 12c per lb.
O nions—T he m arket is s tro n g  on 

the basis of $1.10 for red and yellow  
and $1.25 for w hite; Spanish, $1.40 
per c ra te ; pickling, $1.35 per box.

O ran g es—$3.25@3.50 fo r F lo ridas; 
$5.50 for Valencias.

Peppers— Green, $2 per bu.
P o ta to es— 70c per bu. fo r hom e 

grow n. C ountry  buyers are paying 
around 55@60c.

Pop C orn—$1.75 per bu. for ear; 
5c per lb. for shelled.

R adishes—25c per dozen.
Spinach—90c per bu.
Sw eet P o ta to es—V irgin ias com 

m and 75c per bu. and $1.75 per bbl. 
Je rsey s com m and $3 per bbl.

T o m ato es—$2.50 per 6 basket crate 
of California.

Veal— B uyers pay 6@12J^c, accord
ing to  quality.

Poultry— Local dealers pay 9c for 
springs and ' fow ls; 5c for old ro o st
e rs; 8c for geese; 10c for ducks; 15c 
for No. 1 tu rkeys and 13c for old 
tom s. T hese  prices are liveweight.

Cassion Construction to Secure Foun
dation.

T he builders of the Pan tlind  H otel 
are having their trouble  in securing 
the solid foundation  required  for an 
e leven-sto ry  building. T he prelim i
nary  exp lora tions show ed rock com 
paratively  near the surface, bu t when 
the excavations w ere s ta rted  it was 
found th at the first rock was m ereb r 
a thin layer, w ith m uck beneath  it 
and the soil resistance tes ts  that were 
m ade revealed the necessity  of r e 
so rting  to  the cassion construction  
to  secure the foundation. T he cas- 
sions are now being sunk, and these 
have to  go down forty-five to  fifty- 
five feet before reach ing  the rock. It 
w ill require  about fifty of these cas- 
sions to  fu rn ish  the foundation  for 
the n o rth  half of the building now un
der construction  and it will be well 
into D ecem ber before these can be 
com pleted. T h is is a new foundation  
construction  in G rand Rapids, a l
though  it is com m on in Chicago. T he 
m ethod  is to  sink a well about eight 
feet in d iam eter a t the top  and encase 
it in oaken staves. T he staves are 
about ten feet in leng th  and w hen one 
set has has been sunk to  th a t depth 
a second set is pushed down w ithin 
the first, sinking w ith the  excavation, 
and then  a th ird  until the bo ttom  is 
reached. I t  is ju s t old fashioned well 
digging on a large  scale, w ith  the 
excavated m atte r  hauled out by an 
endless cable operated  from  an en
gine on L yon street. As soon as one 
of these wells s trikes rock the hole is 
filled w ith cem ent, and then  the  w ork 
is sh ifted  to  an o th er well. T he steel 
construction  will rest on these p illars 
of cem ent filling the wells and ex tend
ing  dow n to  the rock. T he Pan tlind  
H o te l site orig inally  was a p a rt of the 
bo ttom  lands bordering  the river, and 
the fo rm ation  is peculiar and w onder
fully variable. O ne well m ay show a 
th in  ledge of rock near the  surface 
w ith m uck and then clay and, perhaps, 
a layer of gypsum  w ith  sand beneath  
it before the rock is reached and the 
nex t be a lm ost solid clay clear to  the 
bottom . O ne well m ay fairly  gush 
w ith sp ring  w ater and the next one, 
scarcely  ten  feet away, be alm ost 
dry. T h e  original level of the ground  
is about fourteen  feet below  the p re s 
ent level of M onroe avenue.

Som e people seem to  th ink  the 
com m and to  “be courteous” m eans be 
“cur-teous.” L ook out for th is in dog 
days.

The Grocery Market.
Sugar—Refined grades are strong on 

the basis of 4.35c for granulated f. o. b. 
New York. T he prospects for the next 
crop in Cuba are good, as timely rains 
checked the drouth, which threatened to 
cause damage. Louisiana, as well as 
Cuba, has been inclined to push the 
m arketing of its sugar, for the crop 
may reach 300,000 tons, which compares 
with 160,000 tons last year, when the 
floods cut the yields in half. They are 
offered a t the spot equivalent, though 
the supply for November arrival is 
limited. The refined situation is none 
too satisfactory though better than ex
pected. Distributers are buying for 
needs and withdrawals are light. Melt
ings are being reduced steadily, one re
finery having closed down, with others 
likely to follow before many weeks. 
The small margin for granulated of 67 
points hardly encourages active opera
tions, but with the beet movement ac
tive, it is difficult to secure much higher 
prices. I t  may be interesting to note 
that a year ago refined sugar was 59 
points and raws 50 points higher.

Tea—The principal activity in teas is 
•n Japan and Form osa growths. There 
seems to be very little life in other 
markets, notwithstanding the fact that 
prices are steady and firm, with stocks 
very light. The lower grade Ceylon s 
and Indias are being offered at advanced 
prices, while higher grades remain sta
tionary. General lines are unchanged.

Coffee—Rio and Santos grades are 
weaker and a trifle lower. The demand 
is fair, but buyers are not confident of 
the market, and are buying only what 
they have to have. Milds show no 
change for the week. The m arket is 
still very steady. The demand is fair. 
Mocha is still scarce and firm. Java is 
unchanged and quiet.

Canned Fruits—Apples are 25c per 
dozen cheaper than a week ago, although 
all holders are not willing to sell for 
that. California canned goods are un
changed and quiet. Small Eastern 
canned goods show no change.

Canned Vegetables—Tomatoes are a 
trifle stronger than a week ago. The 
fact that some of the weak packers 
have sold enough to get what money 
they wanted, and at the moment are 
offering no more, is the cause of the 
slight hardening. The demand for to 
matoes is very poor. The pack bids 
fair to be large, but the figures will 
probably not be given out much before 
December 1st. Corn and peas are pre
cisely where they were a week ago.

Canned Fish—Domestic sardines are 
scarce and firm on form er high basis. 
Im ported sardines are very scarce and 
very high. Salmon is unchanged and 
for the week, but red Alaska is grow 
ing firmer and some packers of special 
brands have advanced for the second 
time during the past week, the second 
advance being 5c.

Dried Fruits— Raisins are exceedingly 
sick. Independent holders, who hold, 
according to general understanding, not 
over 10 per cent, of the supply, are 
offering y2c under the combination, but 
are still not selling much. The com
bination, with a reputed 90 per cent, of 
the supply, is firmly holding on a basis 
o f 7J4c for fancy seeded in a large 
way, but its business is absolutely flat, 
and unless it has very powerful back

ing, a crisis may soon be reached. Citron 
is scarce and firm, but without further 
advance for the week. Prunes have 
weakened further during the week, in
cluding small and medium sizes as well 
as large. Prices have been too high 
and because of that foreign markets 
have not taken what they were sup
posed to. Peaches and apricots are 
steady and unchanged in price.

Figs and D ates— New shipm ents of 
figs and dates have been arriving. The 
goods are of excellent quality, and 
prices are steady.

Cheese — The market is steady. 
There has not been a recovery since 
the prices sagged a few weeks ago.

Syrups and Molasses—Corn syrup 
is unchanged. Sugar syrup is dull at 
ruling prices. New crop molasses has 
started to come forward during the 
week, at prices several cents below last 
year. The demand has been slow so 
far.

Salt Fish—Norway mackerel are still 
scarce and high, very few offerings 
from the other side. Irish mackerel 
can be bought, but the trade are ap
parently not interested. Cod, hake and 
haddock unchanged, scarce and firm.

Provisions—Smoked meats are un
changed. Pure lard is firm and un
changed, with increased consumptive 
demand. Compound lard is also firm 
at J4C up- The consumptive demand 
shows improvement. Barreled pork and 
canned meats are steady with a season
able demand. Dried beef is a little more 
plentiful, and about 2c cheaper. Prices 
are so high that the slightest increase 
in the supply causes instant decline in 
price.

“H ighly Interesting.”
The Michigan Tradesman, published 

in Grand Rapids, celebrated its thirtieth 
anniversary last week by issuing a 
highly interesting special edition of 120 
pages. During these thirty  years this 
valuable trade journal has been man
aged and edited by its founder, E. A. 
Stowe. S. D. Thompson, of this vil
lage, is one of twenty-eight of the pres
ent subscribers who have taken the 
Michigan Tradesman continuously from 
the first number.—Newaygo Republican.

Thomas Friant, Vice President of the 
W hite & Friant Lumber Co., has been 
elected a director of the Grand Rapids 
National City Bank and City T rust & 
Savings Bank. This fills the vacancy 
caused by the death of Lester J. 
Rindge. Mr. Friant is a gentleman of 
large means—one o f the very wealthy 
men of Michigan—and his business 
acumen and financial judgment are in 
keeping with his possessions.

S. H. Ketcham, form erly foreman for 
the Grand Rapids Lumber Company, 
has bought a tract of land a t East 
Leonard street and the Grand Trunk 
Railroad, and will operate a wholesale 
lumber business o f his own. A fter 
clearing away the buildings now occu
pying the property he will establish o f
fices and a yard there. The considera
tion involved in the deal was between 
$5,000 and $6,000.

A good cure for conceit is to  th ink  
of the best th ing  and the w orst th ing  
you have ever done. P u t them  side 
by side and com pare them .

mailto:3.25@3.50
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T his has been a fairly  good year 
fo r the G rand Rapids banks in spite 
of the business depression th a t has 
been fe lt everyw here. T he loans and 
discounts barely  held their own during  
the m iddle m onths of the year, but 
the year, as show n by the recently  
published banks sta tem en ts, p resen ts 
the  larg est to ta l in local annals, and 
a half m illion m ore than  a year ago. 
T here  is no question but th a t they 
would have reached a  very much 
higher level but for the policies of 
conservatism  w hich the banks have 
been com pelled to  enforce. In  the  
m atte r of deposits there  has been some 
falling of, but th is has been due to  
the diversion of savings and certificate, 
deposits to  m ore renum erative  in 
vestm ents than  the banks allow, 
T he activ ity  in hom e buying and build
ing has also had its effects. T here  
has been as stro n g  an up-sta te  dem and 
for m oney as in the city  and th is has 
held down the due to  bank deposits. 
F rom  the view point of the  banks 
them selves the show ing is on the 
rig h t side. T h e  last sta tem en t in 
1912 was of Nov. 26, while the last 
sta tem en t this year is of Oct. 21. 
C om parisons betw een them  can not 
be m ade as of a full year, bu t the 
period covered only eleven m onths. 
T he eleven m onths show ing m akes 
an  increase of $166,920.22 in surplus 
and undivided profits, o r a t the ra te  
of $182,000 for the  year, or approx
im ately 6 per cent, on the c ity ’s b ank
ing capital. T h is is the show ing on 
the face of the re tu rn s and does not 
take in to  consideration  facts which 
if they  could be expressed  in figures, 
would show an increase of som ething 
like 7 per cent. On the  face of the 
re tu rn s the Peoples Savings B ank has 
had a shrinkage of $11,971.56 in its 
surplus and profits. T he Peoples has 
$85,000 invested in its banking house 
and furnishings and carried  th is 
am ount in its sta tem ents. T he S tate 
banking law forbids a  bank having 
m ore than  half its capital invested in 
banking house and the Peoples has 
been m eeting  the law ’s requ irem ents 
by w aiting off the excess of $35,000. 
In stead  of show ing a shrinkage, the 
bank is $10,000 or $15,000 b e tte r off in 
real assets than  it was a year ago. 
H ow  the different banks have fared 
in the eleven m onths period, on the 
face of the re tu rn s , will be seen by
the follow ing:

Gain P e r cent.

O ld N ational $47,923.41
gain

6.
G. R. N at. City 12,732.38 1.27
F o u rth  N ational 21,106.82 7.00
G. R. Savings 16,239.77 6.80
K ent S ta te 46,401.19 9.30
Peoples *11,971.56

Com mercial 19,681.50 9.8
Ciity T . & Savings 11,460.61 5.30
S. G rand R apids 3,347.10 13.40

T o ta l 166,920.22 5.
*Decrease.
T his show ing, as sta ted , is for the 

eleven m onths period and accepting  
the Peoples sta tem en t as it appears 
T his show ing com pares w ith a gain 
of $325,008.10 m ade by the banks in 
the year preceding. T he g rea ter gain 
the previous year, however, was som e
w hat fictitious, because of the Grand 
Rapids Savings paid in surplus of $50,- 
000 incident to  its increase in cap ital
ization.

Besides adding very m ateria lly  to  
surplus and profits the banks have 
been m ore liberal th is year than  last 
in the m atte r  of dividend d isburse
m ents, the to ta l d isbursem ents being  
about 10 per cent, on the cap italiza
tion. T he Peoples, F o u rth  N ational, 
K en t S ta te  and South G rand Rapids 
have paid 12 per cent, o r will do so 
before the year closes. T he Grand 
Rapids N ational City and G rand R ap
ids Savings have paid 10 per cent., 
the Old N ational 8 per cent, and tax 
es, which m akes it equivalent to  11 
per cent, the Com m ercial 8 per cent, 
and the City T ru st and Savings 8 
per cent.

Ask for our Coupon Certificates of Deposit
Assets Over Three and One-half 

Million

United
Light & Railways 

Company
First Preferred,

6% Cumulative Stock
One Share p Interest
Investment * ar Va,ue Return 
$75 to $80 $100 8% to 7 % %

Cheaper money will mean a 
higher price for this stock, and 
every dollar of gain in price 
means a dollar of profit to the 
holder of the stock.

BUY IT NOW

Howe, Corrigan & Company
Investm ents

Mich. Trust Bldg. Grand Rapids, Mich

The
Old N ational Bank

GRAND RAPIDS, MICH.

Our Savings Certificates of Deposit form an 
exceedingly convenient and safe method of invest
ing your surplus. They are readily negotiable, being 
transferable by endorsement and earn interest at the 
rate of % %  % if left a year.

GRAND RAPIDS 
NATIONAL CITY BANK

Resources $8,500,000

Our active connections with large 
banks in financial centers and ex
tensive b a n k i n g  acquaintance 
throughout Western Michigan, en
able us to offer exceptional banking 
service to

Merchants, Treasurers, Trustees, 
Administrators and Individuals

who desire the best returns in in
terest consistent with safety, avail
ability and strict confidence.

CORRESPONDENCE PROMPTLY REPLIED TO

Fourth National Bank

.

Savings
Deposits

3
Per Cent 

Interest Paid 
on

Savings
Deposits

Compounded
Semi-Annually

Wm. H . Anderson,
P re s id e n t

John  W . Blodgett,
V ice P re s id e n t 

L. Z. Caukin.
C a s h ie r

J . C. B ishop,
A ssis ten t C a sh ie r

United
States
Depositary

Commercial
Deposits

3 J g
Per Cent 

Interest Paid 
on

Certificates of 
Deposit 

Left
One Year

Capital Stock  
and Surplus

$580,000
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T he M ichigan T ru s t Com pany has 
also done very  well. I t s  surplus and 
undivided profits show  a gain for the 
eleven m onths period  of $53,524.46 or 
26.7 per cent. T h is com pares w ith 
$103,172.42 the previous year, bu t out 
of the  earn ings have been paid the 
heavy expense incident to  the rem od
eling and refu rn ish ing  of its offices. 
W h at th is expense m ay have been is 
no t show n in the sta tem en t, but it 
has all been charged off, w hich m eans 
th a t the  com pany m ade as m uch and 
perhaps m ore m oney th is y ear than  
the year before.

Joseph  A. C arroll, A ssistan t T re a s 
u re r  of the G rand R apids T ru s t Com 
pany, has been tendered  the appoin t
m ent as B ank E xam iner by B ank 
C om m isioner D oyle and has taken 
the m atte r  under advisem ent. Mr. 
C arro ll began his banking  career as 
m essenger in the  Isabella  C ounty 
S ta te  Bank, a t M ount P leasan t, la ter 
w as A ssis tan t C ashier in the F a rm 
ers and M erchan ts B ank a t Lakeview , 
and th ree  years ago came here to  ac
cep t a position  in the M ichigan T ru st 
Com pany. H e  has been w ith  the 
G rand R apids T ru s t Com pany since 
its o rganization .

In  local securities the local raid 
on C om m onw ealth  Pow er, R ailw ay and 
L ig h t com m on stock has continued 
the past week, w ith  a resu ltan t fu rther 
recession  in the quotations to  around 
50. T h is  a ttack  on C om m onw ealth  is 
purely a  G rand R apids affair, and has 
its orig in  in the  d isappoin tm ent and 
d issatisfaction  of a sm all group of 
local capitalists . T h e  true  inw ardness 
of the  m atte r w ill com e out in tim e 
and som e of those  w ho have been 
m ost active in the raid m ay have their 
em b arrassm en ts in exp lain ing  their 
line of action . T h ree  m on ths ago they 
w ere b o o sters of C om m onw ealth  and 
advising everybody to  buy; now they 
are doing all they  can to  scare people 
in to  selling. T h is m ay “go ” in New 
Y ork  and Chicago, bu t G rand R apids 
is n o t ye t a large  enough tow n to 
perm it of such sudden changes w ith 
out questions being asked.

F ollow ing  the annual m eeting  of 
the  C itizens T elephone  Co., the  
T rad esm an  com m ented  on the  u n sa t
isfacto ry  na tu re  of the  com pany’s an 
nual rep o rt as failing to  show in full 
enough detail w hat the com pany was 
really  doing, w ith com parisons against 
the p revious year. T he  E vening  P ress 
has adopted  the  T rad esm an ’s sugges
tion th a t the  com pany issue a m o n th 
ly o r  a t least a qu arte rly  sta tem ent, 
w ith  com parisons of g ro ss  earnings, 
ne t and surplus, such as the o th er 
u tility  co rp o ra tio n s m ake, and also 
the  ra ilroads and  m any  of the indus
tria ls. T he action  of the P ress  is en
tire ly  p roper, but, to  be consistent, 
the  P ress  should set a good exam ple 
by publish ing a t regu lar in te rvals a

sta tem en t of the dividend d isburse
m ents it m akes to  its D e tro it ow ners 
once a week o r once a m onth , as tb« 
case m ay be. T h is would be in te res t
ing reading for the p a tro n s of th a t 
publication, show ing, as it would, th a t 
about a hundred  thousand  dollars of 
G rand R apids m oney is being  d iverted 
to  D e tro it each year to  m aintain  a 
castle in O akland county  w hich is 
conducted  w ith m edieval magnificence.

T he  Citizens T elephone Co. has ap
prox im ately  $4,000,000 stock o u tstan d 
ing and it is w idely sca ttered  in m any 
sm all holdings. T he  stock is subject 
to  attacks, ju s t as are o th er stocks 
and securities, and the lack of earn ing  
s ta tem en ts a t frequen t in tervals m ake 
these a ttacks peculiarly  effective, as 
no figures are produced to  refu te  them  
or to  reassure  those w ho have their 
m oney invested. T he  com pany will 
show  larger g ross earn ings and be tte r 
net earn ings than  a t any form er tim e 
in its h isto ry , and there  is no reason 
w hy the s ta tem en ts should no t be 
given out. T he tendency of m odern  
tim es is tow ard  the policy of publicity, 
and th is policy should seem especially 
desirable w ith  the Citizens, because 
of the large and popular hold ing of 
the  stock.

Som e Mover.
M rs. H ow land was of a very  quiet, 

reposeful disposition, while her hu s
band was exactly  the opposite; ener
getic and am bitious.

“ H en ry ,” she said com plainingly, 
one afternoon , “ I w ish you would not 
be so nervous and forever on the  
m ove. W ill you never take a re s t!”

“ I never expect to  be able to  rest 
till I ge t in m y grave," he replied, 
“and then  it w ill be ju s t  m y luck 
th a t the next day will be the R esu r
rection .”

ONE HUNDRED 
DOLLARS

W IL L  E A R N

6%
If invested in a collateral 

trust bond of the

American Public 
Utilities Company

successfully operating p u b l i c  
u t i l i t y  properties in fourteen 
prosperous cities in the United 
States.

Bonds amply secured by under
lying liens. Any bank will pay 
the interest—March 1st and Sep
tember 1st,

We recommend the investment.

Kelsey, Brewer & Co.
Bankers. Engineers. Operators 

M ich .T rust Bldg. G rand Rapids, Mich.

ST O C K  OF T H E

National Automatic 
Music Company

Approved by the

Michigan Securities Commission
Under the New So Called 

“BLUE SKY” LAW  

This stock pays 1 % per month

LOOK IT UP — IT’S 
WORTH WHILE

40-50 MARKET AVE., N. W.

Grand Rapids Michigan

K ent State Bank
Main Office Fountain St.

Facing Monroe
Grand Rapids, Mich.

Capital - - - - $500,000
Surplus and Profits - $300,000

Deposits
7 Million Dollars

Paid on Certificates

You can transact your banking business 
w ith  us easily by mail. Write us about it 
i f  interested.

YOUR FAMILY NEEDS YOU
When you are gone there is nothing can fill your place, but a nice Life 

Insurance Policy will help. INSURE TO-DAY.

The  Preferred Life Insurance Co. of America Grand Rapids

INCOME TAX
We are prepared to 

answer any questions 
regarding the new in
come tax law and will 
do so willingly.

Inquiries made in 
person or by mail will 
be given our prompt 
attention.

The Michigan Trust Co.

We Offer High-Grade

Municipal and Timber Bonds
NETTING 4\  to 6%

rTRAND Ra PIDSTr UST HOMPANY
Both Phones 4391 123 Ottawa Ave., N. W.
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T o approach the day’s task with 
confidence; to perform it with pleas
ure, and to be made happy by its 
completion; to attempt only the work 
I will do well; to limit the number of 
my customers, so as to make the 
filling of their orders a work of pleas
ure to me and an incentive to future 
trade for them; catering to none, when 
that shall mean hum ility; remembering 
at all tim es that commercial equity 
means the exchange of one hundred 
:ents’ worth of skill and material for 
a dollar; proud of every effort, but 
letting my work be its own m essen
ger of quality; thus am I to appreciate 
the glory of working and the knowl
edge that I, too, am of som e use.

Only the professional scavengers 
who live from the waste and wreck
age of the bankruptcy courts take a 
real delight in financial failures. These  
are the vultures of the commercial 
world who spot their tottering v ic
tims before they fall; who hover over 
the deserts of business disaster and 
glut them selves upon the carcasses 
of the unfortunate.—Crissy.

W IL L  B E E F  BE CH EA PER ?
Heavy importations of beef from A r

gentina are expected to take place soon 
and much interest exists in beef-trade 
circles as to the effect they may have 
on supply and prices. The result, for 
one thing, should demonstrate clearly 
how much basis there may be for the 
defensive statement often made by the 
big Chicago packers, that the recent 
high prices have been due solely to the 
law of supply and demand. These big 
packers are themselves now bringing 
in large quantities of Argentine beef. 
These importations have not been un
dertaken as a mere experiment. A con
tinuous supply may now be looked for 
from South America, some of it being 
brought in by the Chicago men and 
other quantities by packers not so well 
known. Dr. Melvin, Chief of the 
Bureau of Animal Industry in W ashing
ton, returned recently from a tour of 
South America, where he inspected beef 
cattle. He found them for the most 
part high grade. Argentine beef now 
sells in England for from 8 to 9 cents 
a pound wholesale. England for many 
years has been importing cattle from 
Argentina, which to-day produces some 
of the finest in the world.

Meanwhile, reports have reached Lon

don of “a vast undertaking, whereby 
Rhodesia will become a new beef-pro
ducing region.” Plans have been made 
for turning “millions of acres of excel
lent grazing land into vast ranches.” 
Beef could be sent from South A frica 
to England by way of Cairo and the 
M editerranean seven days quicker than 
from Argentina. The proposed South 
African ranches will be conducted after 
plans successfully employed in our own 
W estern states. A ranch manager 
from Texas, named Richard Walsh, 
has been secured. The company having 
this enterprise under way is a South 
African one, but it is understood in 
London that Chicago packers intend to 
buy up South African lands for use 
as beef ranches.

James M. Pickens, of the Department 
of Agriculture at W ashington, in a sur
vey of the beef situation, recently said 
the per capita consumption of meat in 
this countrj' has fallen off ten pounds 
in four years—that is, from  162 pounds 
in 1909 to 152 in 1913. As to importa
tions, Mr. Pickens believes “too much 
reliance should not be placed upon this 
sourse of supply.” He thinks England 
could take all the foreign beef that 
may be available for export. In any 
case, we shall have to bid against Eng
land and other foreign purchasers, and 
“this competition will tend to keep up 
prices.”

O ther men connected with the De
partm ent of Agriculture recently dis
cussed the present organized movement 
in the Middle W est for larger produc
tion per acre. Should this movement 
lead to increased yields, the raising of 
beef cattle on grain farm s “will come 
as a profitable side line,” using up ex
cess of grain that would otherwise be 
classed as overproduction. In the N orth
west, the better farm ing movement, now 
well under way, includes this idea of 
raising cattle on farms, in order to use 
up farm products that otherwise would 
be wasted. The hope, therefore, for 
lower-priced meat from our own en
larged production lies in the all-round 
scientific farm  of the future.

The importations now coming from 
Argentina have produced some alarm 
among Southwestern cattle men. Com
bined with the rush of cattle from Can
ada into this country, they have resulted 
in Kansas City in declines of from 50 
cents to $1 per hundredweight. Farm 
ers and feeders of cattle are therefore 
taking on cattle with hesitation, and it 
is a question whether feeding opera
tions previously planned may not be 
abandoned.

The high price of beef continues to 
be reflected in the high price of leather. 
Tanners and shoemakers in New Eng
land declare that any trade boom would 
mean much higher prices in leather 
goods. In the last thirteen years, the 
supply of domestic hides has decreased 
29 per cent., while the population has 
increased 26 per cent. This means that 
in 1900 there were 62 beef cattle for 
every 100 persons in the United States, 
whereas in 1913 there were only 37 cat
tle fo r every 100 persons. In Texas, 
the greatest of cattle states, herds have 
declined in these thirteen years 41 per 
cent.

A b lundering  good m an has a w on
derful capacity  fo r m aking trouble.

SH O R T E R  H O U R S.
In  Pennsy lvan ia  the m erchan ts are 

g rappling  w ith th is problem  in o rder 
to  conform  to the new law regard ing  
w om en em ployes, w hich goes into 
effect th is m onth. I t  has been p ro 
posed to  change the hour of opening 
from  8 to  8:30 a. m. Som e p refer to  
cut out the S aturday  evening trade, 
m aking the c losing hour 6 o ’clock 
uniform ly. T he m ain objection  to 
th is is th a t there  are p lenty  of w ork
ingm en who cannot ge t off during  
the day, and who depend upon th is 
S a tu rday  n igh t chance to  do the 
fam ily m arketing ; for it is no t alw ays 
possible for a wom an to  a tten d  to  
this m atter, especially if she lives be
yond the lim it of s tre e t car service.

A s for the rest, it is, a fte r all, 
m ainly a m atte r of habit. T h e  w om 
an w ho lives nex t door to  the g rocery  
never rem em bers th a t her baking 
pow der can is em pty  until her flour 
for biscuit is in the m ixing bowl, 
while her country  siste r has her little  
tab le t and pencil on which to  n o t’ 
the fact as soon as she discovers that 
it is g e ttin g  low. W e once knew  a 
v illager who lived ju s t across the 
s tree t from  the postofflce w ho had 
an abundance of tim e for keeping tab 
on every purchase w hich any one 
m ade in the s to re—alw ays perched 
on the coun ter in good view—yet he 
never had tim e to  go to  the p o s t
offlce for his mail until Sunday m orn
ing. T his condition  occurred so long 
as the good na tu red  postm aste r p re 
sided, a lthough it m ust be confessed 
th at he did grum ble  a little  occa
sionally. But when a new m an cam e 
w ho positively refused to  hand out 
mail on Sunday, it w as surprising  
how much m ore tim e th a t loafer had 
on S aturday  n igh t to  go fo r the mail.

T he opening and c losing hours do 
no t m a tte r so m uch a fte r your 
pa trons ge t the habit, but it is h igh
ly essential th a t you adhere rigidly 
to the  rules agreed upon. T o  close 
five m inutes earlier, even once, ju st 
because you are tired  o r w ant to  go 
som ew here, m ay be the m eans of d is 
appoin ting  one of y our best patrons.

SW E E T  PO T A T O E S.
In  many places the high prices of 

common potatoes are a burden; yet in 
some of these sweet potatoes can be 
furnished at a lower price. Too many 
people have not learned that there is 
more nourishm ent in them  and that 
they can be served in many different 
ways. The Southern mammy knows a 
dozen ways of preparing them to one 
known in the North. H ers is the mis
sion to convert them into dishes which 
the uninitiated would scarcely recognize, 
yet which they would highly appreciate.

Even the left-over baked potatoes 
when cold may serve as an appetizing and 
nourishing bite for the child’s school 
lunch ; while with the addition of a 
few other left-overs they become a de
licious pudding for dinner. W hy not 
impress upon your patrons the fact 
that they are not living up to their 
opportunities in confining their method 
of cooking to the single way. Get a 
collecton of the best recipes printed and 
scatter them broadcast.

Make some special term s for a few 
days, just to get the habit o f using

them more thoroughly introduced; or, 
if people are  already using them in 
abundance, strive to offer some new a t
tractiveness. Surely they are  not used 
to the full extent of their possibilities; 
so useful and appetizing a food cannot 
be too highly praised. Select some gro
tesque form, as of a duck, attach small 
wings, with black buttons for eyes and 
place the made-up bird on top of a 
pyramid of your best stock. Its oddity 
will attract notice and this is what you 
want. O r an alligator form  may be 
found in your collection—anything 
which may be transform ed into some 
striking representation. Prove the food 
value in your offer and make it an en
ticing one. Then back it up with the 
best product. Do not re lax; keep up; 
follow up. The sweet potato is worthy 
of more general use.

T IM E  O F T H E  O T H E R  MAN.
A parade was passing along the main 

street and the clerks were all busy 
watching it when a man, evidently in 
haste, entered the store to make a pur
chase. They all reluctantly turned as 
he entered, and then each waited, hop
ing that some one else would respond; 
and when that some one did leave the 
window it was with an air which plainly 
proved that he was an intruder.

The fact that his business was of 
more importance to him than the pass
ing show should be taken as indication 
that it should have first consideration. 
The little things which are of some 
interest should not allow the real busi
ness of the day to be shoved aside. 
If  the special occasion is sufficient to 
w arrant closing for an hour, that is a 
different m atter; it can be previously 
understood and patrons thus prepared. 
But if you pretend to be doing business, 
you cannot afford to cease, even for a 
few minutes, and thus detain those who 
may grudge or illy afford the time 
thus spent.

The man who interrupted the street 
show thought his needs of more im
portance than this or he would have 
joined the spectators. He may have 
been anxious to catch a certain car. I f  
so, the hesitation, if not a damage, was 
a vexation—as much of a one as his 
entrance could have been to the clerks 
who were being entertained in a small 
way. More, theirs was only a passing 
interruption, but he would very possible 
notice the slight and resolve not to in
flict his presence upon them again. It 
is the everyday manners that count. 
The single slight would require a good 
many extra attentions to right the bal
ance o f things in the eyes of the man 
who spoiled the petty show.

Judge  Pollock, of N o rth  D akota, 
holds th a t m en engaged in the liquor 
business are unfit for c itizenship and 
refuses papers to  all fo reigners w ho 
sell in tox icating  liquors. Judge  P o l
lock takes the  view th a t as selling 
liquor is a s ta tu to ry  offense in N orth  
D akota, the m an who is engaged in 
such a business is no t a p roper person 
to  becom e a citizen of the U nited  
S ta tes. H is a ttitu d e  will be com m end
ed by very m any in terested  in the  
proh ib ition  cause and it m ay be a 
s tro n g  inducem ent fo r fo reigners now 
selling liquor in N orth  D akota  to  seek 
some o th er em ploym ent.
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G OOD RO ADS.

W hat They Mean To Both City and 
Country.

I hear in a g rea t m any conven- 
tions and from  the  lecture p latform  
and from  the  pulp it and also from  
the educational forum , a g rea t deal 
said about “Back to  the Farm .”  T here  
seem  to  be a g rea t m any people in 
this coun try  w ho are alarm ed at the 
rapid  increase of our city population 
as com pared w ith  our country  pop
ulation . F rom  1900 to  1910 in M ich
igan our ru ral population  increased 
3 per cent, and only 3 per cent.; our 
city population, counting  5,000 people 
a city, increased 39 per cent. In  o th 
er w ords, the city  population  of 
M ichigan—the increase was th irteen  
tim es in rapid ity  the increase in ru ral 
population.

I t  is very n a tu ra l th at some people 
should cry “Back to  the F arm ,” but 
I do not advocate any th in g  of th at 
kind. I never have advocated  th a t 
so rt of thing, a lthough  I was brought 
up on the farm  and enjoyed farm  
life; and I th ink  ju s t now th a t I 
w ould enjoy farm  life be tte r 
than  I do my p resen t life. 1 
som etim es feel th a t way. But I 
say to  you—to the fa thers and once 
in a while a m other—th a t there  is no 
reason under heaven why a boy who 
has the am bition, who has the ability 
and w ho has the desire—th a t there  
is no reason in the w orld why he 
should be kept on the farm  if he 
w an ts to  go to  the city. H is soul, 
his m ind, his Ability and his a sp ira
tions belong to  him. T hey  do not 
belong to  his fa ther or his m o ther or 
to  th a t p a rticu lar com m unity. So 1 
am no t go ing  to  advocate “ Back to 
the  F arm .” ,

A nd then  we very  often  hear an
o th e r b it of philosophy, w hich is 
p re tty  nearly  exploded, thank  God! 
U ntil recen tly  we supposed th at all 
the g rea t m en in w hatever walks of 
life, th a t the la rg e r p a rt of the g re a t
ness of this N ation  came from  the 
farm , and th a t it had to  have its 
orig in  close to  the soil and th a t the 
city  w as a kind of cess pool—a place 
w here m en and w om en degenerate, 
w here there  isn ’t any wholesom e 
p rospect of rearing  boys and girls. 
W e have found o u t th a t th a t is a 
m istake. W e are finding out th a t we 
are  able to  raise ju s t as good m en 
and ju s t as good wom en, th a t we 
are able to produce ju st as g rea t men 
and ju s t  as splendid w om en in the 
city as in the  country .

M an is n a tu ra lly  a g regarious 
c rea tu re ; he likes the city, and the 
ideal life p robably  will not be p a r
ticularly  ru ral n o r will it belong p a r
ticu larly  to  the city. Some way, 
som ehow , in th is g rea t coun try  of 
ours, we shall find th a t it is w ise to 
have the city and the  ru ral d istric ts 
m arry , so th a t we shall b ring  the 
city  and coun try  to g e th e r and m ake 
both  w hat they  ought to  be for all 
the m en, for all the people of our 
g rea  tcoun try , and pay tribu te , as 
tribu te  should be paid, to  both  city 
and country . So I am not go ing  to  
em phasize the  call “ Back to  the  
C ountry .” I t  seem s to  me th a t it 
Stands to  reason, under ex isting

econom ic and industria l conditions, 
th a t the  coun try  can not increase in 
population  w ith the rap id ity  th a t the 
cities increase and have any city  or 
have any rural population ; so I am 
en thusiastic  on the m atte r  of good 
roads as one m eans of b ring ing  city 
and coun try  together.

T his topic is of considerable 
in te res t to  me. All m y life has been 
devoted, in one w ay and another, to 
try in g  to  do a little  som eth ing  in the 
way of education fo r the boys and 
g irls  of th is State. T h is is my th ir
tie th  year as an education ; conse
quently the relation  of good roads 
to  education is of im portance to  me 
and of im portance to  you; it is of 
im portance to every man, wom an and 
child. Perhaps, aside from  our waste 
in our expenditu re  of energies for 
roads, there  is no o th er w aste that 
can com pare w ith  it o th er than  the 
educational w aste  th a t is going on

in th is S ta te ; and it is exceedingly 
difficult to  im press people, to get them  
to  realize the ex ten t of th is waste.

W e are now try in g  to  give our 
ru ral population as good educational 
advantages as you can give the boys 
and g irls in the city. U p to  the n in th  
grade we probably  succeed very w'ell, 
and in some w ays perhaps do m ore 
for the boys and g irls  in the ru ral 
schools th an  we can do for them  in 
the city  schools. P ersonally , if I 
w ere to  have m y choice in educating  
m y boys, for the first eight years I 
would ra th e r have them  in a first 
class rural school than  to have them  
in the best city school in the U nited  
States. B eyond that, our ru ral schools 
are able to  do com paratively  nothing.

Now then  we m ust b ring  about a 
change. I do not need to  a r
gue as to  the value of education. 
W hen  I speak of education, I do not 
m ean th at so rt of tra in in g  w hereby

a m an o r w om an will succeed in ge t
ting  a living w ithout w ork ; th a t is 
exploded except in the m inds of a few 
people who don’t th ink  a t all. E du
cation  m eans som ething m ore. Tt 
does not necessarily  m ean the ex
trav ag an t advocacy of vocational edu
cation, but I am no t in favor of 
spreading ourselves over so large a 
te rr ito ry  th at the boy o r girl, w hen he 
has finished his w ork, doesn 't know 
any th ing  well.

T he g rea t trouble w ith the m ajority  
of m en and wom en in life is th at they 
are superficial, they don’t know any 
one th in g  thoroughly  well, they can
not do any one th ing  thoroughly  
well, and our public schools are not 
en tirely  responsible. T he people who 
contribu te  to  and have to do w ith 
these public schools are responsible 
in their unreasonable dem ands and 
not necessarily  the heads of our 
schools. I speak of th at because 1

N. FERRIS.

and it is only natural th a t I should 
am touched personally  on th at point 
defend m yself a little.

Sooner o r la te r we have go t to  a n 
nihilate d istance in the country  and 
concen tra te  and consolidate our 
school system . T here  is no reason 
in the w orld  w hy in every county 
in M ichigan there  should not be, 
w ith in  easy reach of every boy and 
girl, a first-class high school. The 
high school of M ichigan and of the 
different s ta tes is to be, and it ought 
to be. the people’s college, and bv 
and by we will so realize th a t we 
will not tu rn  the trend  of our high 
schools en tirely  tow ard  un iversity  
and college training. T here  is no 
reason under H eaven why the high 
school should not be made to m eet 
the w ants and needs of the people 
ra th e r than  the poularity  of h igher 
in stitu tions of learning.

I do not w ant to  be m isunderstood.

GOV. W.

I am in favor of the h igher in stitu 
tions of learning, but any boy, any 
girl finishing a high school th a t hasn t 
got enough backbone, th a t hasn’t got 
enough genius, th a t h asn ’t got enough 
determ ination  to  go on w ithout the 
aid of fa ther or m o th er or uncle or 
aun t and get the h igher education, is 
not w orthy  even of the high school 
train ing . I m aintain  th a t any boy or 
girl who w ants to  do it can do it, 
and therefore  I m ake my plea for the 
high school.

W e haven 't these high schools now 
in the rural districts. T he people arc 
opposed to th a t sort of th ing  because 
it does away w ith the little  red school 
house in their p a rticu la r d istricts. No 
m an can pay a h igher tribu te  to  the 
little  red school house than  I, but I 
believe th a t in th is m odern  age of 
steam  and electricity , when we are 
able to  annihilate  d istance th rough  
our m eans of tran sp o rta tio n , th a t we 
should consolidate and we cannot car
ry ou t consolidation w ithout good 
roads.

Solely then, from  the standpoin t of 
education in M ichigan, if there  was 
no o th er reason, it would pay a h u n 
dred fold to m ake good roads w hereby 
the  schools in every county  should 
be consolidated. W e could have then 
the tow nship  high school and do away 
w ith this w aste on the sm all school 
and incom petent teacher, and provide 
our boys and g irls in the ru ral dis
tric ts w ith a tra in ing  even superior 
to the train ing  they now receive in 
your city high schools.

W h at I have said in regard  to e d u 
cation—and th at is the m ost im por
tan t th ing  by all m eans—m ight be 
w rought out in econom y and efficien
cy for the ru ral life religiously. All 
over our S ta te  you can find scattered  
the little  country  church. Like the 
city church it is not over-crow ded 
these days. But I w ant to say to  you 
—and th is is not the place to deliver 
a salvation  arm y speech o r an evan
gelistic address—th at the last w ord in 
regard  to  the religious life of the 
A m erican people has not been said 
yet. I f  th ere  happens to  be anybody 
w ho believes th a t the religious 
dem ands of hum an na ture  are  on the 
wane, I am afraid you are on the 
w rong  track. Now, in o rd er to  r e 
lieve you of any tension , I will say 
th at I don’t happen to belong to  any 
church, I am no t engaged in p ro se 
ly ting  for any p a rticu lar denom ina
tion. I have go tten  along  very nicely 
w ithout having to  do th a t; but I 
do believe that even in the religious 
world there  is a very im portan t work 
to be done. I am orthodox  enough 
to advocate ju st a t th is tim e the re 
vival of som e of the old th ings th a t 1 
used to hear when I a ttended  church 
while I lived on the farm .

O f course m ost of you th ink  th at 
hell has been banished, but it hasn 't. 
I t  never was m ore active and never 
was doing a la rg e r business than  it 
is doing now. T h e  hell of long  ago 
was largely of im agination, but the 
hell of to-day is exceedingly real; th at 
is the difference betw een the two. 
So, my friends, I am hoping by and 
by to hear o ftener than  I do hear 
when I a ttend  church the p reach ing  
of the doctrine  th a t the w ages of sin
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is death. I wish to  God th a t bankers 
and church superin tenden ts and 
preachers and politicians could un
derstand  th at. I ra th e r th ink  th at 
in M ichigan we are com ing to  learn 
th at the wages of sin is death and 
th a t there  is a real hell for the sin
ner. W ith  good roads, a few ch u rch 
es w ith a few p reachers who have 
the fire of regeneration  at their com 
m and m ight do a w ork th a t some of 
us have not dream ed of. M an, in the 
last analysis, and in his last strugg les 
and longings, is dependent upon the 
religious life, and in fact all the o th er 
life of m an ought to lead to  some 
ra tional consideration  of this im por
tan t thing, and I look w ith sorrow  
upon the ltttle  strugg ling  rural church 
th a t is a mile and a half o r tw o m iles 
away and cannot be reached now eas
ily, on account of the roads.

I plead then  for good roads in o r 
der th a t we m ay do for the church 
w hat we would a ttem p t to  do for the 
public school in the way of consoli
dation and w orking together. Som e
body says th a t cou ldn 't be done so 
long as denom inationalism  holds its 
sway, but th a t is vanishing. Men are 
learn ing  a larger m eaning of religion. 
Men are learn ing  th a t the L o rd ’s 
P ray er is literally  and absolu tely  true, 
and th at we are bro thers , and are 
not here to contend for our sins, but 
to  contend for a la rg e r life and a 
richer life th a t saves not only for the 
next world but for this w orld.

T hen  again, one reason w hy men 
and women, boys and girls, like to  
go to  the cities, is th at they love 
am usem ent, and th at is a natural, th a t 
is a hum an instinct. T h ere  is no 
escape from it. R iding th rough  the 
country , I find on Sunday groups of 
boys p laying baseball. I am not here 
to m ake a tirade against th a t sort 
of thing. I realize the conditions 
under which they do it. I am not 
an advocate of Sunday baseball—th at 
m ay disappoint you, bu t I am not. 
It seem s to  me th at we o ugh t to  be 
able to appeal to  the h igher im pulses 
of m an and satisfy those im pulses 
w ithout having to  re so rt to Sunday 
baseball.

I said a little  while ago that we 
are  g regarious creatures, social c rea t
ures, we don’t like to  live alone, we 
like to associate w ith o thers. You 
m ight in G rand Rapids take out of 
the slum s a hundred fam ilies to-day 
and put them  in sanitary  q u arte rs o u t
side the city, furn ish  them  w ith m eans 
of earn ing  a living and of m aking 
life w orth  while, but you would find 
a t the end of a fo rtn ig h t the m ajority  
of them  would be back in the city; 
because there  is w here they feel at 
hom e, there  is w here they  see the 
b righ t lights, there  is w here they  sec 
the  w heels go round, th ere  is w here 
the>r hear the noise, there  is w here 
their life is, and som e tim e we shall 
discover that in hum an nature  there 
is a w ant ju st as sacred as m an’s re 
ligious want, and th at is the desire 
for am usem ent, for play. I like the 
w ord p lay b e tte r  than  1 do am use
m ent.

Ju s t now in our cities we tu rn  all 
th a t over to the private exploiter. W e 
pay our m oney for the public school, 
we pay our m oney fo r the church,

and then give a man, for a sm all sum 
of m oney, the privilege of exploiting 
our boys and g irls  on a basis of 
am usem ent th a t dam ns and destroys* 
I t  will take a long tim e for us to  wake 
up. W e are afraid th a t if we should 
take a little  b roader view, we will have 
to spend a little  m oney. I w ouldn’t 
stand out and condem n the m oving 
picture, I w ouldn 't stand off and c o n 
dem n vaudeville, I w ouldn’t stand  off 
and condem n the d ram a; we need 
them  all; but why, under G od’s H ea- 
en, shouldn’t a g rea t city take charge 
of these educational needs, these 
m eans of hum anizing m en and wom en 
and put them  on a high and clean 
basis, ju st as you do your o th er edu
cational needs? T his cannot be done in 
the coun try  until you have good roads; 
it cannot be done until you can get to 
these places, and then som eth ing  can 
be done in the way of socializing and 
giving the boys and girls, the fa thers 
and m others am usem ent out in the 
country .

In  a decade th is coun try  has 
had a revolution  that the m ost op
tim istic would have said, tw enty-five 
years ago, w as an absolute im p o s
sibility. T o-day  I dare say that 
the w elfare of th is country , th at the 
best in te res ts  of this country , th a t its 
fu ture  p rogress, is en tirely  in the 
hands of w hat m ay be called, for a 
b e tte r name, the independent v o te r-  - 
the m an who doesn’t give a cuss for 
the  w ord  “dem ocrat” or "republican” 
or “bull m oose,” but who does give 
w orlds for principle and for m en who 
do the th ings th a t he needs done. 
Som ehow — I th ink  largely  th rough  the 
p ress— the people have been aw aken
ed to that, and I w ant to  say to  you 
th a t the th ings th a t have transp ired  
in M ichigan th at you have condem ned 
in the past can never happen again, 
it m atte rs  not who is governor or 
who shall constitu te  the  nex t L eg is
lature. W hy? Because the people of 
M ichigan—I have faith in them , I be
lieve in them , I know they  are awake 
now—will take care of th a t m ove
m ent. W . N. Ferris.

A Trading Stamp Conspiracy.
A Pennsy lvan ia  ju ry  has em phasiz

ed an o th e r line in w hich co-operated  
effort of m erchan ts to  co rrec t trade 
abuses is illegal conspiracy . T h is 
tim e the illegal conspiracy  consists of 
an a ttem p t to  m ake an agreem ent not 
to  use trad in g  stam ps b ind ing  on 
those who covenanted  in the m atter. 
A ccording to  the facts set forth  in the 
trial, it appears th a t nine y ears ago 
the  H a rrisb u rg  M erchan ts’ A ssocia
tion agreed to  d iscontinue the use of 
trad in g  stam ps, and th irty -tw o  m em 
bers signed an agreem ent to  forfeit 
$1,000 to  each of the o th er parties in 
case of violation of the agreem ent. 
Tw o sto res broke the ag reem en t and 
for several days the case of N achm an 
& Co. against W . L. Cook, one of 
the m erchants w ho had begun again 
the use of the stam ps, was on trial, 
N achm an & Co. seeking to  recover 
the $1,000, and finally losing  the suit, 
the ju ry  finding th a t the agreem ent 
had been an “unlawful com bination 
or conspiracy .”

B ut the best way to  balance an 
account is to  square it.

T k e.
Kind You H a v e  

B e e n , L o o k in g  Fop

A Reliable Line of 
Hosiery

In Woolen, Worsted, Cashmere, 
Mercerized Lisle 

For Men, Ladies and Children
For Christmas trade—Guaranteed Mer

cerized Lisle Clarehose, put up 4 pair in 
neat Christmas H olly box to  retail at $1.00 
box—assorted or solid colors in a box— 
light or medium weight—at $2.15 doz. pair.

Pure Thread Silk. Hose put up in same 
way—retailing at 
$2.00 box—at $4.25 
doz. pair.

Order
Your
Requirements
Now

(¡l a m  Knitting Mills
SAGINAW, MICH. — —

In Little Old Detroit

Sells Aore Than 
A Quarter of a

Million
Dollars

A nnually

TRe W illiam s ßrosCo. 
of Detroit
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Lily White in Ohio
“A prophet is not without honor save in his own country,” and some

times people become so accustomed to a good thing that they do not fully 
realize how good it is.

Just to keep you reminded of how good strangers think Lily White is, 
read this letter from Mrs. Edw. V. Gordan, of Antwerp, Ohio:

“While I was in Northern Michigan this summer I used Lily White 
Flour for bread, cakes and pies with such excellent results that I have de
cided to see what I could get a barrel sent to me for. I hope you will answer 
right away, as I want to get it soon.”

We have many of these letters following the summer resort season, 
and we are now shipping

LILY WHITE
“ The Flour the Best Cooks Use”

To many families in other states who have used it while in Michigan during 
the summer.

We are sending Lily White regularly to one school of domestic science 
in Minnesota, and the New England people are great users of it.

Our trade in the south, where the women make hot rolls and biscuits, 
is enormous, and growing steadily.

Michigan women have always been loyal supporters of Lily White.

May their numbers increase.

Valley City Milling Company
GRAND RAPIDS, MICH.

T h is  is a reproduction  o f one of the  advertisem ents appearing in the  daily papers, all of w hich  help the  retailer to  sell Lily W hite Flour.
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M ichigan  Poultry, Butter and E g g  A sso 
ciation.

P re s id e n t—B. L. H ow es, D etro it.
V ic e -P re s id en t—H . L. W illiam s. How ell.
S e c re ta ry  an d  T re a s u re r—J . E . W ag 

goner, M ason.
E x ecu tiv e  C om m ittee—F . A. Johnson , 

D e tro it;  E . J . Lee, M idland; D. A. B e n t
ley, Saginaw .

Cold S torage in In te re s t of H ealth  
and Com m erce.

T he question  of regu la ting  cold 
sto rage from  a san ita ry  po in t of view 
is one th a t the w hole w orld, to-day, 
is try ing  to  decide. In  F rance it is 
a m atte r of m om ent, because the 
governm ent in its desire to p ro tec t 
agricu ltu re , is m aking an effort to 
dam the invading flood of im ported 
m eats. T he im portance of cold s to r
age increases every day in old 
Europe. If th is m atte r is regarded  
only from the poin t of view of the 
preservative of m eats, it will be 
found th a t th is h ighly perishable 
com m odity requires, in o rder to  be 
stored  under hygienic conditions, a 
certain  num ber of p recau tions which 
ne ither the m unicipalities nor the p ri
vate industries can disregard .

By reason of the na ture  of the 
p roducts stored , it is indispensable 
th a t the re frig e ra to rs  be m aintained 
absolu tely  clean.

U nfortunate ly , w hat is possible in 
the case of a p rivate industry  o r con
cern, such as the exporting  cold 
storage p lants; becom es a difficult 
m atte r when such an establishm ent 
is in the hands of a large num ber of 
users whose origin, habits and spirit 
of discipline p resen t a g reat variety. 
T he refrig e ra to rs  a rranged  in com 
p artm en ts are m ost liable to unclean
liness, and less easily m ade w ho le
some than those having large room s, 
and require a constan t and faithful 
a tten tion  from  the m anagem ent of 
the p lant. W e m ust not lose sight of 
the fact th a t no tw ithstand ing  the low 
tem perature, m icrobes m ay reproduce 
them selves in the cold cham bers. The 
yeasts principally  and certain  species 
of bacteria  breed there  w ith all the 
m ore ease as they find in the liquids 
exudated (as in the case of tankage, 
or casings l a favorable o rganic m e
dium. At the low tem pera tu re  of freez
ing, m icrobe activity  ceases, o r about 
ceases, but at a tem pera tu re  of plus 
2 (legs, and plus 4 (legs. C., and even 
at m inus 1 deg. and plus 1 deg. their 
activ ity  is only lessened. On the 
surface of crevices, o r folds, the in
vasion of m icrobes is an easy m atter, 
especially when the surfaces which 
serve as a sub-stra tum  to  the bac
teria  colonies are a little  m oist.

A no ther cause of the vulnerability  
of the  m eats in storage is the hand
ling  they  are subjected to  before their 
s to rage  in the re frigerato rs. W e

have been able to  estab lish  very a c 
curately  the  conditions governing the 
ex ternal infection of m eat preserved  
in a tem pera te  medium. T h ere  is no 
doubt that the same facts obtain  at 
different ra tes  of in tensity  in a m e
dium which is simply refrigerated . 
W h eth er may be of muscle, liver, 
kidney, the p enetra tion  of bacteria  
into the m ass of tissue is slow and a t 
a eery slight depth  when the surface 
of the  m eats is sm ooth and w ithout 
any cracks. T he softening of the 
organ invaded helps the penetra tion  
of bacteria . T he hum id ity  of the 
a tm osphere, as well as th a t of the 
tissue is also favorable to the activity  
of the m icrobes. T he penetra tion  of 
the bacteria  takes place, m ainly at
the ligam ents of the conjunctive
tissues, the in ter-m uscular spaces, and* 
in the h ighest degree, at the open 
ducts. T he ease w ith which p reser 
vation is possible, varies according 
to the kind of m eat in question, and 
in the same kind of m eat, according 
to the shape and na tu re  of the cuts. 
I t  is alw ays easy to  preserve the sides 
of a beef, while the  leg, with the in
ner soft m eats not cut off, will re
main, no m atte r w hat is done, harder 
to preserve. In the form er the en
tering  spot for the b acteria  is lim 
ited to the axillary region. In  the 
latter, the leg, rich in cell tissue de
com poses. often to a g reat degree a t 
the m om ent of the killing, and es
pecially when using the wood troughs 
of the antiquated  abatto irs , and the 
region of the anus and the opening 
oritices of the g re a t blood vessels 
constitu te  so m any openings to which 
the m icrobes take advantage.

T he m eats stored  several tim es in 
re frig e ra to rs  are subjected  to  consid
erable varia tions of tem pera tu re  and 
handling  m ore or less septic (if not 
efficiently p ro tected  on their surface) 
which is unfavorable to  a good p re 
servation. In  principle, it is disad
van tageous to  place in a re frig e ra to r 
p roducts which a fte r being in storage 
for a long tim e, have rem ained ex
posed to the air m ore or less time.

Let us add that out-of-tow n m eats 
which are still often shipped under 
defective conditions, ow ing to the 
lack of the re frig e ra to r ro lling  stock, 
and also ow ing to  the ignorance of 
m any shippers with no technical ed u 
cation, do not keep as well as the 
m eats prepared  at the  local slaughter 
houses, w here they are less subject 
to  contam ination , blows and v ibra
tion.

T he m axim um  san ita ry  guaran tee  
is realized w hen the killing and d re ss 
ing of the anim als is done in a m odern’ 
well kept abatto ir.

Based on the phenom ena of the

The Vinkemulder Company
Grand Rapids, Mich.

We Buy and Sell

Onions, Potatoes, Apples 
and Cabbage

Carlots or Less

Come to Headquarters for Your Supplies This Year 
Cars Moving Now  

Wire for Prices

Also Jobbers of Oranges, Lemons 
Cranberries, Bananas

All Domestic and Tropical Fruits

If You Can Load

P O T A T O E S
Let’s hear from you. We will buy or can make 
you an interesting proposition to load for us.

If you are in the market, glad to quote 
you delivered prices in car lots.

H. E. M O S E L E Y  C O .
F. T. MILLER, Gen. Manager 

30 IONIA AVENUE GRAND RAPIDS

M. Piowaty & Sons
Receivers and Shippers of all Kinds of

Fruits and Vegetables
GRAND RAPIDS, MICHIGAN

Branch House: Muskegon, Mich.

Western Michigan’s Leading Fruit House
Dome in and see us and be convinced
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autolysis w hich take place in m ea:s 
p reserved  in a  low tem pera ture, and 
w hich cause it to  becom e tender and 
juicy, an a ttem p t was m ade to  prove 
th a t th is tenderness of said m eats is 
n o t an essential quality  of the m eat 
but only a so rt of transfo rm ation  “de 
L uxe” w hich cannot be im posed upon 
all, and it would be advisable to  lim it 
the tim e allow ed the m eats to  rem ain 
in s to rage  in accordance w ith the fo l
low ing form ula : Cold sto rage  m ust 
not be em ployed except for the pu r
pose of perm ittin g  m eat to be de
livered for consum ption  w ithin a time 
correspond ing  to its norm al ra te  of 
sale. W e cannot agree  w ith this 
biased solu tion  of the  problem , all the 
m ore so th a t it does not indicate a 
sufficiently precise basis of d e te r
m ination. T he norm al ra te  of sale 
to  th is date has never been fixed, in 
the case of m eats, fish, pou ltry  or 
gam e; it has varied according to  the 
w eather, the hygrom etric  condition of 
the a tm osphere  and the influence of 
sto rm s. W e cannot see w hy during  
the w arm  w eather m eats should be 
kep t very  little  tim e in the re frig e ra 
to rs, and it should be necessary  to 
stam p them  w ith a date so th a t the 
san ita ry  inspectors could con tro l the 
tim e of th e ir sto rage, even of the 
cuts sold a t retail.

W e believe th a t the sam e san itary  
regu lations which w ere applied to  the 
m eats sto red  in tem perate  and ven
tila ted  room s (the  only ones in use 
fo rm erly) should apply to  the  m od
ern  cold sto rage  plants. In  addition 
try in g  to  establish  o th er s trin g en t 
and drastic  m easures o r regu lations, 
under p re te x t th a t the use of the 
cold cannot be system atic, (the  a s 
sertion  th a t “it is useless w hen the 
tem p era tu re  is sligh tly  above zero ” 
being as y e t sub ject to  con troversy ) 
would be against the freedom  of com 
m erce and industry .

A s far as F rance  is concerned, we 
canno t see the  use of regu la tions 
w hich w ould be vexing and annoying, 
w ithou t a reason. T he re frig e ratin g  
in dustry  is no t yet so well developed 
in our country , the applications of 
artificial cold are for th at, still ra th e r 
few. I t  w ould be illogical and un 
ju s t to  m ake regu lations which would 
tend  to  favor rou tine  to  the de trim en t 
of p ro g ress  and hygiene.

A ny way it does not seem  clear 
w hy regu la tions should be im posed 
reg ard in g  the leng th  of tim e in cold 
sto rage, w hen such duration , in the 
case of o rd inary  s to rage  p lan ts has 
never been the object of san itary  p re 
scriptions. I t  is from  the la tte r  source 
th a t danger to  public health  m ay be 
expected. T he m eats kep t for a long 
tim e in public m ark e ts o r in sto rage 
p lan ts no t re frig e ra ted  are  o ften  sub
sequently  trea ted  w ith  bisulphides. As 
•a p roof of th is it. will suffice to  cite 
the im portance of the trade in an ti
septic  p roducts destined  for m arkets 
and bu tcher shops.

T h is does n o t m ean th a t there  are 
no regu la tions applicable especially 
to  cold sto rage. T he  local a u th o r
ities, besides their r ig h t of san ita ry  
co n tro l of m eats and o th er food p ro 
ducts in sto rage, m ust provide for 
the p reven tion  of inconveniences th a t

m ay arise  from  certa in  dangerous 
practices.

T o  s ta r t  w ith they  m ust forbid the 
in troduction  of m eats th a t have a 
m usty  smell, and still m ore so of 
m eats which are a lready visibly on 
the way to  decom position. In  this 
case repression  is ju st and ought to 
be severe. Any m erchan t who tries 
to sto re  stale m ea ts  is guilty, because 
he is try in g  to  hide from  the inspec
tion service the ch aracter of the m odi
fications th at have taken place in the 
sta te  of their p reservation . E very 
body know s th at by the influence of 
cold, the sm ell from  m eat on the way 
to  decom position is lessened very 
m aterially , and th a t such smell even 
d isappears en tirely  w hen due to de
com position in its first stage.

A second indispensable m easure 
consists in advocating  if no t dem and
ing the separation  of food products 
in cold storage, the in te res t of 
the consum ers as well as th a t of the 
cold s to rage  plants, m eats, salted 
m eats, pou ltry  and game, as far as 
possible, ought to  be sto red  in sep
a ra te  room s. T he offals and in gen
eral the p roducts sold by tripem en 
are  rich in m oisture. T he  floors of 
the s to rage  room s receive the o rganic 
liquids exuded abundantly , and these 
liquids being putrefiable, the m eats 
placed near the tankage drippings is 
in danger of becom ing soiled and of 
decom posing. T h is m easure is both  
hygienic and econom ical. O n this 
po in t the in te res t of com m erce a re  
the sam e as those of hygiene. T hose 
w ho hlave v isited the re frig e ra tio n  
p lan ts of the G erm an ab atto irs  will 
have noticed the way in which the 
separation  of the  brine vats in the 
re frig e ratin g  p lan t from  the rest of 
the p lan t was assured.

In  F rance  a visit to  some of the 
estab lishm ents w here m eats and tan k 
age are placed to g eth e r often give the 
im pression of a defective handling  
T here  is no doubt th a t th is mixed 
handling  is unfavorable to a good 
preserva tion  of m eats for the m arkets.

If we add to  these  suggestions of a 
general character, o th e r m easures 
relative to  the free adm ission to  the 
lobbies and aisles leading to  co m p a rt
m ents ren ted  by private  p a rties ; to 
the drainage by m eans of underground  
canalization  and syphon ou tle ts of 
the liquids from  tripem an stands; to  
the general cleanliness of the ou ter 
room s, aisles, cells and  partitions, and 
to the dry cleaning, by m eans of the 
saw dust sa tu rated  w ith sulphuric acid: 
to  the san ita tion  of the atm osphere  by 
the use of ozone appara tus; to  the 
artificial ligh ting  (e lec trica l); to  the 
com pulsory opening of cases or cham 
bers a t the request of the m eat in
spector w hen he m ay deem  it ad
visable; to  the d isinfection which 
follow s the periodical, thorough  
cleaning of all the cham bers used for 
sto rage  then we can have an idea of 
the m easures which it w ould be well 
to advocate. As it will be seen these 
regu la tions are  such as can reason
ably be dem anded by the m eat in
spector from  the ow ners of the  o r 
d inary  sto rehouses. I t  is necessary  
to m ake them  know n and to  po^t 
them , like o th er police o rders and reg 
illations. M. H. M artel.

Packed by

W. R. Roach & Co., Hart, Mich.

M ichigan People W ant M ichigan Products

W e want Butter, Eggs, 
Veal and Poultry
ST R O U P & W IERSUM

Successors to F. E. Stroup, G rand Rapids, Mich

R ea  & W itz ig
PRODUCE
COMMISSION
MERCHANTS

104-106 W est M arket St. 
Buffalo, N . Y.

Established 1873

Liberal shipments of Live Poul
try wanted, and good prices are 
being obtained. Fresh eggs more 
plenty and selling well at quota
tion.

Dairy and Creamery Butter of 
all grades in demand. We solicit 
your consignments, and promise 
prompt returns.

Send for our weekly price cur
rent or wire for special quota
tions.

Refer you to Marine National 
Bank of Buffalo, all Commercial 
Agencies and to hundreds of 
shippers everywhere.

Potato Bags
New and second-hand, also bean bags, flour bags, etc.

Q uick Shipm ents Our Pride

ROY BAKER
W m . A lden  Sm ith  Bldg. Grand Rapids, Mich.

Loveland &  Hinyan Co.
GRAND RAPIDS, MICH.

We are in the market for car lots

A P P L E S  A N D  P O T A T O E S

BEANS
CAR LOTS AND LESS

Get in touch with us when you have anything to offer.

Hickorynuts, W alnuts, Butternuts
Ship us, correspond with us. We pay top prices.

M. O. BAKER & CO. TOLEDO, OHIO

HAMMOND
D A IRY  FEED

A LIVE PROPOSITION FOR LIVE DEALERS
Wykes & Co., Mich. Sales Attt.. Godfrey Bldg., Grand Rapids

_ U x T H E
W i- K  PAtfJ 

L i t  STOPPI

We Are in the Market to Buy
Beans, Potatoes, Clover Seed, Produce

Write or telephone. Mail samples beans, seed.

Both Phones 1217 MOSELEY BROTHERS Grand Rapids, Mich.

Use Tradesman Coupons
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T H IR T IE T H  A N N IV E R SA R Y .

W ords of Commendation From  
Tradesman Readers.

Lansing, Nov. 1— I congratu la te  you 
upon the th irty  year old T radesm an.

W hen I tu rned  the leaves, face afte r 
face looked out a t me w ith the 
old-tim e g reeting  when we becam e ac
quainted years ago. H on. E rn est B. 
F isher, E. A. S tro n g  and H on. Robt. 
D. G raham  sa id : “Good m orn ing” 
and “You did not expect to m eet us 
this m orn ing ,” ju st as they  have m any 
tim es to  me.

“T he head th a t tu rns not backw ard 
tow ard  horizons th a t have passed con
tains neither hope n o r love.”

D. E. M cClure.

Columbus, Ohio, Nov. 1.—Y ou are 
certain ly  to  be congratu la ted  on the 
issue of Oct. 29. You grow  younger 
as the years pass away. M ay you be 
w ith us w ith the sam e vim and energy 
a fte r an added th irty  to  the p resen t 
score and I believe it is in you to  do 
it. "H ow  T o L ive” is a much sw eet
er study th an  "H ow  T o  D ie” and he 
who has solved the form er is the  real
ly happy one and the w riter believes 
you are ‘ it.” E. L. Moon.

Saginaw . Nov. 1—W e wish to  h eart
ily congratu la te  you on the excellent 
ann iversary  num ber of the T radesm an 
which you have tu rned  out th is week. 
T he large am ount of advertisem ents 
offered you by the various wholesale 
and m anufacturing  concerns indicate 
the faith they  have in your publica
tion. Clare K n itting  Mills.

G rand Rapids, Nov. 1— I read w ith 
very much in terest your anniversary  
article . P erhaps I had fo rg o tten  the 
little  incident of the note which you 
say I endorsed. Much m ore clearly 
in m y m em ory is the day, several 
years p rio r to the ven ture  of yourself, 
when you called upon me rep resen t
ing the old B oston C abinet M aker. 
You m ay have alluded to  th a t in some 
form er personal article, which I think 
you are fully en titled  to  w rite. A 
eareer such as yours, accom plished 
under such adverse conditions, is 
som eth ing  which should be m ade pub
lic, th a t the young m an of to-day 
m i'Tht be stim ulated  to  develop him 
self in the sam e m anner, although  I 
g ran t he will no t have the road 
sm oothed for him as it was in the  day 
when you and I began our little  busi
ness effort.

T he situation has changed am azing
ly in this broad land, and the young 
m an who s ta rts  for him self and 
achieves success does it under m ore 
severe  com petitive cond itions than  
we experienced. C apital is g reater, 
com binations w orse and the result is 
‘ullv equal or surpasses the receptive 
capacity  of the country. I would say 
my heart goes out in sym nathy every 
tim e T see a younsr m an m aking an 
effort for him self and I still have a 
stro n g  desire to  tu rn  w hat I can to 
ward his d irection ; for th is reason it 
is my request, in connection w ith the 
com pany’s affairs and m y own per
sonally. th a t of the tw o we will turn 
what we can tow ard  the younger and 
the w eaker in the com petitive strife 
th at is so everyw here apparen t to-day.

L et me close saying I am in hearty  
accord with your desire to  live to  be 
a hundred years, and may I be here 
with you when you celebrate th at 
b irthday. W illiam  W iddicom b.

G rand Rapids, Nov. 3— I w ant to 
congratu la te  you unon the last issue 
of the T radesm an which I found, in 
reading last n i"h t, contained a lo t of 
good stuff, not the least in te res tin g  of 
which was th a t concerning yourself 
and your early  struggles. I shall never 
give you an opportun ity  to  co n g ra tu 
late me upon having published one 
p aper successfully fo r a period of 
th ir ty  years. Possibly a few years 
hence, I m ay give you an opportun ity  
for con g ratu la tin g  me upon having 
had a continuous new spaper career of 
fifty years’ duration, bu t when th a t 
tim e comes, you can make up your

mind I am going to  quit, having had 
quite enough.

I w ish you could run  as big an issue 
of the T radesm an  every week as was 
the last one. J. N ew ton Nind.

Chicago, Nov. 3—As I read the 
au tob iography  o f  t h e  M ichigan 
T radesm an, I did no t have to  w ork 
very hard  to  see m y stocky, stu rdy  
friend stand ing  ju s t on the o th e r side 
of the  page talk ing  to  me. I t  is not 
so very s trange  w hen I rem em ber th at 
the M ichigan T radesm an  is a p a rt of 
your own bone and sinew— th at it is 
a chip of the old block.

I am proud to  know  you, b ro th er 
Stowe, and I hope th a t your club m ay 
becom e m ore pow erful and th a t it 
m ay do m ore to  raise stan d ard s of 
living and w orking am ong the people 
whom  you m ight well call your dis
ciples. A nderson Pace.

Cincinnati, Nov. 5— P erm it me to 
congratu la te  you on the th irtie th  an
n iversary  num ber of the T radesm an. 
I t  is full of good th ings; and. if I am 
any judge of m erit in trade  jo u rn a l
ism, easily breaks even the T rad es
m an 's best previous record, bo th  in 
the am plitude and general excellence 
of contents. Chas. L. Garrison.

G rand Rapids, Nov. 1— I wish to 
congratu la te  you on the fine edition 
of the T radesm an  upon the th ir tie th  
anniversary . I t  is well w orth  while.

W illiam  Judson.

M inneapolis, Nov. 4— Please accept 
•my sincere congratu la tions unon the 
com pletion of your th irty  years’ serv 
ice to the com m ercial in te res ts  in your 
territo ry .

You have every reason to  feel proud 
over the position  which you occupy. 
It is unique. I do not know  of a 
single trade publication which can 
show a record  like th a t of the M ichi
gan T radesm an, and 1 am fairly  fam 
iliar w ith them  all—good, bad and in
different.

T he re ta ile rs who are subscribers 
to  the T radesm an are singularly  fo r
tunate  in being served by you, and 
the w holesalers and m anufacturers 
who are wise enough to  advertise in 
the T radesm an—as well as those who 
do not— owe you a debt of g ra titude  
for the g reat w ork you are  doing to 
ward m aking b e tte r m erchan ts out of 
their custom ers.

Some day we m ay see the tim e when 
w holesalers and m anufacturers as a 
class will realize the  g rea t force of 
a trade paper like the T radesm an, use 
it in telligently , and thus increase their 
sales and profits. W hen  th a t tim e 
comes, all will know —as now only a 
few do— th a t the r ig h t kind of ad
vertising  alw ays v,‘ieans less selling 
expense and, therefore, g rea ter p ro f
its. A. George Pederson.

Philadelphia, Nov. 5—W e are in re
ceipt of the souvenir num ber of the 
M ichigan T radesm an th irty  year old 
edition and we wish to  com^Kmpnt 
you on the fine get up. You certain ly  
deserve m uch cred it and we wish you 
th irty  years m ore continued success 
in boom ing your live, w ideawake, 
grow ing city. W . R. Brice & Co.,

G rand Rapids, Nov. 4— P erm it me 
to  co ngratu la te  you on the ~ reat h it 
the last issue of the M ichigan T rad e s
m an made. I t  certain ly  was a g reat 
issue and I have heard m any very fav
orable com m ents u^on it.

I th ink  the M ichigan T radesm an  is 
a good proposition  for the city  of 
Grand R apids and especially the 
w holesalers.

W hile in M inneaoolis last Septem 
ber I saw a m ailm an get on the street 
car and in his bag was a M ichigan 
T radesm an. I t  m ade me feel rig h t at 
hom e when I saw th a t yellow  covered 
m agazine sticking out of th a t m ail
m an’s bag. I was tem pted  to  tell the 
m ailm an th a t I was from  the same 
tow n th a t m agazine was from .

H ere ’s hoping the M ichigan T rad e s
m an and its energetic  ed ito r has as

OFFICE O UTFITTER S
LO O SE L E A F SPEC IA LISTS

217-239 Pearl St. (near the bridge). Grand Rapida, Mich.

Dandelion Vegetable Butter Color
A perfectly Pure Vegetable Butter 

Color and one that complies with the 
pure food laws of every State and of 
the United States.

M anufactured by W ells & R ichardson Co. 
B urlington, Vt.

Make Out Your Bills
T H E  E A S IE S T  W A Y

Save Time and Errors.
Send for Samples and C ircu lar—Free.

Barlow Bros. Grand Rapids, Mich.

FOR FINE W EDDING PARTY AND 
FUNERAL W ORK T R Y

Grabb & Hunter Floral Go.
114 E. FU L TO N  ST.

Citizens 5570 O pposite Park  Bell M 570

G. J. Johnson Cigar Co.
S .  C. W. El Portana 

Evening Press Exemplar
These Be Our Leaders

TOREACHYOUR

PATROfMM
'US£©&?, STATE

TELEPHONEH I «

You’ll Want Another
when your broom from the

Bay City 
Broom Factory

wears out—they take their 
tim e about this, though.

BALWINSKI BROS.
Manufacturers of Brooms 

1109 S. Chilson Ave. Bay City, Mich.

Up-To-Now Grocers
Sell Up-to-the-M inute 

Delicacies

M apleine
is one of the good ones 

How's your stock?

Order of your jobber or 
Louis H ilfer C o.

4 Dock St.. Chicago. Ill,

Crescent Mfg. Co., Seattle, Wash.

SERVICE
Our aim is to give our customers 

the best service possible. Orders 

are shipped the same day they 

are received. This applies to 

mail and telephone orders as 

well as all others. If you are 

dissatisfied with your present 

service we solicit a trial order.

W orden  Q rocer Company
Grand Rapids—Kalamazoo 

The Prompt Shippers
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m any good years, yet to  enjoy as it 
has a lready enjoyed—and then some!

Lee M. Bierce.

B oston, Mass., Nov. 7— I have ju st 
finished reading the g rea te r  p a rt of 
the con ten ts of your rem arkably  fine 
and in te res tin g  issue of O ctober 29, 
being  the th irtie th  ann iversary  num ber 
of the T radesm an.

F o r  alm ost fifteen years the  T rad e s
m an has been a welcom e visitor. No 
o th er exchange affords me so much 
pleasure. Y our personality  and your 
hirdi jou rnalistic  ideas perm eate every 
page. U nquestionab ly  your paper has 
been one of the s tro n g est forces in 
developing the m anufacturing , w hole
sale and retail business of the section 
of the country  served by your journal.

M ay you live long and prosper!
Jam es H. Stone, 

E d ito r Shoe R etailer.

Grand Rapids, Nov. 8—Allow a 
slight expression  of apprecia tion  of 
y our w onderful th irtie th  ann iversary  
issue. T his is a far cry from  the  issues 
of -our am ateu r paper, lo, these m any 
years ago! th a t I so h ighly prize. The 
am ateu r jo u rn a lis ts  of the p resen t age 
are p roud  to  po in t to  you as an ex
am ple of w hat am ateu r jou rnalism  can 
do for a coun try  boy.

W . E. M ellinger.

Chicago, Nov. 3— Oh, w hat a differ
ence. W hen  tw enty-n ine --"ars ago I 
first read—or a ttem p ted  to  read— the 
M ichigan T radesm an, tw o sheets w ere 
all you could afford for us. L ook at 
the difference—120 pages of valuable 
read ing  m atte r for the sam e price as 
the th irtie th  b irthday  gift.

W hile  a  good m any of the one year 
o lder subscribers can say they  read 
the T radesm an  one y ea r longer than  
I did, I can boast th a t I read your 
paper tw en ty -e igh t y ears in th is coun
try  and for one year around the world. 
M ” fellow  passengers on the Cleve
land and m yself enjoyed read ing  the 
M ichigan T radesm an  in E'^vot, India, 
China, Japan, M anila and H onolulu.

W ho' would have th o u g h t th a t this 
would happen w hen first we m et 
tw enty-n ine years ago  in H ilto n ’s 
house on B ridge s tree t hill?

E rn est, accept m y heartie st co n g ra t
u lations on the T rad esm an ’s th irtie th  
b irthday. L et us hope to  see its fo r
tieth  and no t feel any o lder than  we do 
now. L. W in tern itz .

T h irty  ’-ears old is the M ichigan 
T radesm an , a paper born  fifteen years 
a fte r the A m erican G rocer, thus en 
ab ling  us to  study our esteem ed con
tem porary  during  its en tire  life. I t  
has a proud h is to ry  because of its 
fearlessness and useful service. I t  
m arks the occasion by an issue of 120 
pages. I t  seem s th a t all the leading 
activ ities in the com m ercial life of 
M ichigan and a host of friends on its 
b o rders are rep resen ted  in this hand
som e illu stra ted  num ber. W e con
g ra tu la te  E d ito r  E. A. Stow e on th is 
g rand  testim onial to  his w ork and 
w orth . E ver a le rt to  advance the in
te re s t of G rand R anids and the S tate 
of M ichigan, he is m ade to  rejoice 
in the know ledge th a t the citizens and 
com m ercial in te res ts  certify—“W ell 
done, good and faithfu l servan t.” W e 
do no t expect to  be here to  jo in  in 
the  fiftieth anniversary , bu t if there  is a 
w ireless service to  the  L and  B eyond 
we expect to  h ear th a t S tow e is still 
active.— A m erican G rocer.

F o r  th ir ty  y ea rs  the  M ichigan 
T radesm an  has been published w ith 
out change of ow nership, ed itorship  or 
management*. T he w rite r well re 
m em bers when E. A. Stowe, the edi
tor, first established this m ost excel
len t publication. Few  a t th a t tim e 
ever im agined th at the T radesm an  
would grow  into one of the best trades 
jou rn a ls  in the country , b u t from_ a 
sm all four-page paper it has steadily 
but p e rsisten tly  forged ahead, until 
now there  are  m ighty  few publications 
of the kind in the coun try  th a t can 
equal it. T he ann iversary  num ber, is

sued last week, con tain ing  120 pages, 
is brim  full of good stuff and is an 
issue th a t Mr. Stowe has every reason 
to  feel proud of. But, then, the suc
cess which he has achieved is deserv
ed, every bit of it. L ong live the 
T radesm an.— M ancelona News.

L ast week the M ichigan T radesm an 
issued a paper of 120 pages to com 
m em orate  its th irtie th  anniversary  of 
publication. It was founded by E. A. 
Stowe and has continued under his 
able m anagem ent all these years. N ot 
only is Mr. Stow e the m anager of the 
concern, but is ed ito r as well, and if 
he w asn’t chock full of energy, w ith 
lo ts of backbone, he would have suc
cum bed years ago. T he 1 radesm an 
stands alone am ong trade  papers of 
the country , not alone on its m erits, 
but for the reason  th a t it has been 
under the sam e m anagem ent so m any 
years. May Mr. Stowe re ta in  his vigor 
and m uscle for an o th er th irty  years 
to publish the T radesm an is the wish 
of the Independent.— Grand L edge 
Independent.

T he H irth -K rau se  Co. sent the fol
low ing le tte r  to  its custom ers:

L ast w eek’s issue of the M ichigan 
T radesm an  rounded o u t their th irtie th  
annual, and we think you will find a 
num ber of very in te res ting  articles 
therein. W e wish to call your p a r
ticular a tten tion  to  a few at least th a t 
we believe will be of in te res t to  y o u :

Page 9, S tore M anagem ent.
Page 60, U nfair Com petion.
Page 46, Mail O rder Com petition.
Page 66, Business Success.
T h is last article  was w ritten  by 

one of the biggest sales m anagers in 
the U nited  S ta tes and contains m any 
valuable hints.

L ast, bu t not least, we wish to  call 
your a tten tio n  to  Golden W ords, 
w ritten  by Prof. S trong , who is an 
op tim ist a t the age of 80. H e was for 
tw enty-live years a teacher in the high 
school in G rand Rapids and is held 
in very high esteem .

T he success of a m an’s life depends 
to  a large ex ten t upon the view point 
he has of life, and for this reason th is 
article  is in te resting  and -- 1— ,**''«al.

W p tru s t th a t vou will take the 
pains to  read  th is edition of the 
T radesm an carefully.

H irth -K rause  Co.

In celebration  of its th ir tie th  b ir th 
day, the M ichigan T radesm an last 
week gave its readers an edition con
sisting  of 120 pages of the m ost in
terestin g  and practical reading m at
te r and advertis ing  which it has ever 
been our good fortune to  peruse. T he 
T radesm an  was established by E. A. 
Stowe, who has alw ays been at its helm  
and is still there. H is steady hand 
and clear eye has p iloted the T rad es
m an th rough  sto rm y seas and clear 
sailing, w ithout fa ltering  from  the 
stra igh t course it sta rted  on th irty  
years ago. Mr. Stow e is the T rad e s
man. l ie  lives it every day and it is 
his religion. He has made of it a 
wonderful success, but he has not done 
it by taking th ings easy. He has done 
it by th irty  years of hard work, in 
spired by an honest purpose and a 
clear head. He has labored inces
santly  for the good of the m erchants 
and the business in te res ts  of M ichi
gan, and his w ork has produced re 
sults— and resu lts w hich will stand 
as a m onum ent to  him  for m any years 
a fte r his w ork is finished, which we 
hope will not be for m any, m any 
years. Mr. Stow e is one of the m en 
who can no t be spared. He is too 
valuable an asset to  Grand R apids and 
to  M ichigan. W e wish for him and 
the T radesm an  continued success and 
prosperity .— N ashville News.

Merry M usings From M uskegon.
M uskegon, Nov. 10— As we look 

around, we th ink  we have m ore weath
er than  news.

W hen we passed th rough  Caledonia 
M onday m orn ing  we saw N. C. out 
shooting  hot air, so look out for 
w arm er w eather.

T he E lk ’s T em ple is fast approach
ing the finish and is certain ly  a beauty. 
W e predict that its dedication will 
not be a dry affair.

W e m et Mr. M organ, of the Dele- 
m ater H ardw are Co., on our travels 
last week. Mr. M organ succeeds J. H.

Lee and we feel sure he will be suc
cessful.

Sunday the roof of the large po ta to  
w arehouse of J. B. P ettie  & Co., of 
M orlcy, blew off. taking away a large 
portion  of the south  wall. As the 
building was full of produce, it may 
mean a serious loss to Mr. Pettie.

L ast Saturday  the I. H. C. o rg an 
ization, of which ye scribe is a m em 
ber, gathered  at the office in Grand 
Rapids to  bid farew ell to  General 
A gent F. T. Fallon, w ho leaves fo r 
San Francisco  in a few days for per
m anent residence. M r. Fallon was 
p resen ted  w ith a diam ond ring  by the 
em ployes, who all reg re t his d epar
ture. A fine d inner was served a t the 
L ivingston  H o te l fo r the en tire  g a th 
ering.

N ext Saturday, Nov. 15, is m eeting  
night. H. N. S te iner has tw o possible 
candidates, A. W. S tevenson has th ree  
and V innie P o rte r says he will be 
th ere  to  ride the goat, so let us all 
tu rn  ou t and help. A lunch and sm ok
er will follow the work.

W e m ay find some news that has 
thaw ed out. if so, will send it in 
nex t week. E. P. M onroe.
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SPRAYING COMPOUNDS ^ y o r s

OF

Lime
Sulphur
Solution

4*
Arsenate 
of Lead

4-
Pure

Paris Green

Bordeaux
Mixture

Petoskey J  Cheboygan 

f North port 4 Charlevoix

Accessible to the largest fruit producing* territory on 
earth. Consignments forwarded by 5 Lines of Railroad. 
2 through Lines of Electric Roads and by Lake Steam
ship Lines to Duluth or Buffalo and Intermediate Points.

OF

Nicotine
Solution

4-
Kerosene
Emulsion

4*
Kill Weed

4-
Whale-Oil

Soap
4*

Cut-Worm 
and Grub 
Destroyer

MANUFACTURED
By -------------------- Carpenter-Udell Chemical Co.

GRAND RAPIDS, MICHIGAN
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, ¡ i  f  D R Y  GOODS,
I 1 FkN C Y  GOODS NOTIONS!

Hosiery and Leather Goods for Gift 
Purposes.

W ritte n  fo r th e  T rad esm an .
O nly seven weeks until C hristm as! 

And these should be busy, happy, 
fruitful days for dealers carry ing  dry 
goods and kindred  lines. A nd it is 
to  be hoped th a t such dealers every
where are fu lly  awake to  the sp len
did possibilities of the holiday trade.

It is the firm belief of m any de
p artm en t store  m anagers and p ro 
p rie to rs of big specialty  shops of the 
la rg e r cities th roughou t the country  
th at the holiday trade of 1913 is go 
ing to  surpass all previous records. 
And these sto res have stocked ac
cordingly. I t  is, of course, perfec t
ly natu ra l th at all lesser s to res and 
shops carry ing  lines suitable for gift 
purposes should have their share of 
th is business.

And the holiday shopping is be
ginning earlier this season than  here
tofore. T his is well both for shop
per and dealer. M erchants of the 
m etropolitan  cen ters have been agi
ta ting  this early shopping stunt for 
several seasons. T hrough  the new s
papers they  have begged and ex h o rt
ed their custom ers to  m ake their se
lections of gift w ares ju st as early  
as possible, explain ing  to  the public 
th a t the early  shopper has a be tte r 
a sso rtm en t of m erchandise to  select 
front, th a t the early  shopper gets 
b e tte r service, quicker delivery, and 
m ore satisfaction  generally  if the 
shopping is not deferred  until the 
last tw o or th ree  weeks before 
C hristm as when the sto res arc 
crow ded to  the doors and clerks are 
rushed to  the lim it.

T his custom  is certain ly  sane and 
hum ane; and, having once become 
established in our cities, it will in
evitably extend ou tw ards to  the 
sm aller tow ns and com m unities. And 
it would be a good th ing  for dry 
goods dealers of these sm aller tow ns 
and villages to  devote a p a rt of their 
pre-holiday advertising  space in the 
new spapers to this subject. Rem ind 
them  th a t it's the early C hristm as 
shopper th a t gets the first pick, and 
thus con tribu te  w hat you can to  the 
estab lishm ent of a country-w ide cus
tom  th at m eans m ore dollars to  m er
chants, m ore satisfaction to  sh o p 
pers and less avoidable hardship  to 
salespeople the coun try  over.

A ttractive  H oliday H osiery.
Look out for a heavy call for holi

day hosiery. E very th ing  certainly 
poin ts th a t way.

N ever w ere the hosiery lines so 
stro n g  on style, varie ty  and am pli
tude of a ttrac tive  features as a t p res
ent.

T he w onderful popularity  of

pum ps, slippers and o th er m odes of 
low -cut foo tw ear fo r wom en, to 
g e th e r w ith the continued vogue of 
sh o rt skirts, com bine to m ake a ttra c 
tive hosiery quite necessary.

Sm art d ressers of both  sexes are 
in terested  now, as perhaps never be
fore, in beautiful hosiery. A nd this 
phenom enal, country-w ide in te res t in 
b e tte r hosiety for everybody is m ak
ing the b e tte r  values m ore and m ore 
popular, and incidentally  helping to 
stim ulate still fu rth er the inventive 
genius of the  people who produce 
this class of m erchandise.

In addition  to the usual lines of 
popular priced hosiery in the several 
g rades of cotton, lisle and m ixed m a
terials, there  are this season ever so 
m any grades of silk hosiery. Silk 
is now the vogue. I t  seem s as if 
everybody is w earing  silk hosiery. 
Silk hosiery for w om en’s w ear comes 
in the w idest varie ty  of colors and 
g rades and degrees of daring. T here  
are silks th a t conceal and then there 
are d iaphanous silks that leave little  
to  the im agination ; popular-priced, 
insubstantia l silks and silks of h igher 
g rade— those sheer, sh im m ering cre
ations, so fine in tex tu re  and rich in 
color as to  bespeak a t once their 
superiority . And the novelties—col
ors never before seen, and em broid
ered effects w ithout end—even to 
those slashed-and-laced side effects 
and those cunning and coquettish  
anklets!

It goes w ithout saying th a t the 
boxing of these m ultitud inous and 
a ttrac tive  th ings in the holiday h o si
ery lines is quite in keeping w ith the 
a ttrac tiveness of the w ares th em 
selves. In  general it m ay be said of 
the C hristm as article th a t the box, 
carton  or con ta iner (w hatever it m ay 
be) of the a rticle  or articles, is at 
least fifty per cent. In  m any cases 
it's the box o r con tainer th at cinches 
the sale. T h a t’s the reason the peo
ple who supply us w ith holiday 
w ares are p u ttin g  them  up in such 
sum ptuous con tainers. T he dry 
goods m erchant should follow  th is 
lead. Do not neglect the packing.

M any A rticles in L eather.
Beautiful and serviceable com m od

ities in lea ther m ake suitable gift 
articles.

And they are  becom ing m ore and 
m ore popular. T here  is a new ness 
about m any of the  w ares in th is 
class th a t strongly  appeal to  the 
C hristm as shopper. And th en —be
ing m ade of lea ther, a substantia l 
m ateria l— they are durable.

T he new wide lea th er belts, so pop
u lar late  las t season a t m any of our 
m ost fashionable w atering-p laces ami 
o th er style cen ters—w ill go good

Day Will Soon Be Here
And your customers will be looking 
for Linens. We are ready to supply 
your wants.

C o t t o n ,  Mercerized and Linen 
Damask, from 20 cents up to $1.00 
per yard.

Napkins 45 cents up to $3.00 per 
dozen.

Table Cloths 75 cents up to $3.25.
Table Sets (Cloths and Napkins to 

match) $4.00 up to $9.00.

Paul Steketee & Sons
Wholesale Dry Goods Grand Rapids, Mich.

The Standard Line of Gloves and Mittens which 
you will want to see before you buy.

WRITE FOR SAMPLES
WE WILL SEND THEM BY PREPAID EXPRESS

The Perry Glove and Mitten Co. Perry, Mich.

Lace
and
Muslin
Curtains
and
Curtain
Piece
Goods

Now is the time that stocks of this kind usually need 
replenishing and we would like the opportunity of showing 
prospective buyers some of the excellent values we have in 
our line. On display in our Notions and Fancy Goods 
Department. __________

Grand Rapids Dry Goods Co.
E xclusively W holesale

Grand Rapids, Michigan
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and stro n g  these pre-holiday tim es.
A nd th ere  are so m any new ideas 

in hand-bags and pockctbooks and 
card-cases! T o ile t se ts of new de
sign, so handy fo r those  who travel— 
and everybody travels m ore or less. 
T im e would fail me to  enum erate 
even in the m ost casual way the  new 
th ings now being produced by our 
resourceful m anufactu rers of lea ther 
goods.

Supply yourself ag a in st the day of 
call. O f course if you do n o t stock 
up in these lines and actual display, 
advertise  and push the  goods, m any 
of your custom ers will know abso
lutely n o th ing  about the  existence of 
such ob jects. H ence th e re ’ll be no 
call for them . B ut you can elicit 
the call, if you will.

N ovem ber and D ecem ber are big 
m onths for the dry  goods dealer 
T hey  co n stitu te  one of the  richest 
harvest-tim es of the  year. Strive to 
get y our share  of the business. Get 
the goods, put them  on display, and 
lift up your voice good and strong , 
figuratively speaking, th rough  your 
new spapers and such o th er ad v ertis
ing m edium s as are available; for 
it’s e ither now, o r—well, no t until 
next C hristm as. And th a t’s a long 
time. Cy H ogan.

Cut Deep Enough to Make an Im
pression.

A bout th irty  years ago a young 
m an w ent on the road w ith  a line 
of clo th ing . T h e  brand w as well 
known. H is firm had a repu ta tion  
for reliability  and general excellence 
of its product. T he te rr ito ry  he was 
to  cover com prised a p a rt of W isco n 
sin and M innesota, and it was new 
te rr ito ry  fo r the firm.

T h e  young  fellow  had learned  to 
sell c lo th ing  in a good re ta il store, 
but he d idn’t know n m uch abou t se ll
ing it to  re ta ilers, and so he d idn’t 
have m uch success at first, a lthough  
he had sold enough to  m ake his ex
penses, until he a rrived  a t M in n e 
apolis.

In those days W ash in g to n  avenue 
was the principal business s tree t and 
N icollet H o te l “ th e” hotel.

T he traveling  m an had one th ing  
in his favor. H e  was n o t afraid  of 
seeking business from  the “big m an,” 
but som ehow  he h adn’t been able to 
m ake much headway.

T he first m an in M inneapolis he 
called on was one of the old school 
c lo th ing  m en w hose business was a 
very  successful one. H is nam e was 
Steele.

Mr. S teele told him  th a t he was 
all “bought up ” bu t the traveling  
m an w ent back a t him  in th is  way:

“ I am tak ing  your w ord for this, 
Mr. Steele, but you can do me a 
g rea t favor for all that. You see, 
th is is m y first trip  on the road. 
I am green and I realize th a t there 
are a g rea t m any th in g s about selling 
c lo th ing  th a t I don 't know, and if 
you will ju s t let me tell my sto ry  
and then point out the w eak spots 
it will be of im m ense benefit to me.

T he c lo th ier agreed to  com e over 
to  the sam ple room  and the salesm an 
w ent th rough  his line, b ring ing  out 
such points as he th o u g h t would ap 
peal to  the b uyer’s sense of value.

In  the line there  was a lo t of spring

overcoats which w ere very well m ade 
and good value a t the price. T he 
c lo th ier o rdered  200 of them — the 
only item  he bought.

A fter they  w ere all th ro u g h  the 
c lo th ier said to  him : “Y our sto ry  
is all right. You know  clo th ing  and 
you know  how to talk  about it in 
the  rig h t way. But you lack one 
th in g  which is essentia l in o rder to 
“get in” w ith som e of the best buy
ers. You asked $5 fo r these “ ra il
road w o rs ted s” (th is was a co tton  
w orsted  suit, a t th a t tim e as staple 
as sugar in a g rocery  sto re ). You 
cut the price 25 cents, I suppose, to 
m ake them  look in te res tin g  to me. 
If you w ant to  reduce a price on a 
staple item  like th is cut it deep 
enough to  m ake an im pression. 
Tw enty-five cents don’t am ount to  
anything. N obody will pay any a t
ten tion  to  that.

“A n o ther thing. M ake only a few 
cuts. If you follow these tw o rules 
your house will no t m ake any ‘kick,’ 
but if they  see th at a lm ost every item  
is cut a little  bit they  will put you 
down as a weak sister.”

T he young m an forw arded the o r
der and received a fine le tte r  com 
plim enting  him on the overcoat or 
der. I t  was the first one ever re
ceived from  this c lo th ier and am oun t
ed to  $2,400.

O ne of the first tow ns a fte r M in
neapolis w here he had an opportun i
ty  to  show  his line w as Benson, 
M innesota. T h ere  was an old Ir ish 
m an w ho did a big business and the 
salesm an got perm ission to  open up 
a couple of trunks in the store.

T he  first item  the  c lo th ier landed 
on w as one of these  “ ra ilroad  
w orsteds.”

“W h at do you get for these?”
“T hree-seventy-five,” w as the ans

wer.
T he old fellow w ent over to  his 

desk, pulled out a copy of an o rder 
and scratched  out an item, saying: 
“You can put down 150 of th is num 
ber.”

T he ice was broken, and the to tal 
of the o rd er am ounted  to nearly  
$3,000, no price being cut on ano ther 
item.

T he b ig  reduction  m ade on the 
one lot m ade it possible for the sales
m an to  s ta r t an account which as 
the  years w ent by ran into m any 
thousands of dollars.

W hen  the salesm an sent in the 
o rder he was ra th e r in doubt as to  
w hat reception  it would ge t in the 
house, but not a w ord was said about 
the cut, while he did receive a com 
p lim entary  le tte r  for land ing  the o r
der.

R etailers are m ade of the same 
clay as o th er hum an beings. T hey 
are a ttrac ted  by ju s t the sam e kind of 
bargains as consum ers. T hey may 
not say so in so m any words, but 
they form  their im pression of the 
s tren g th  of a line—ju st as a consum 
er judges as to  the value giving pow 
er of a re ta il s to re—but a few item s 
offered at -a big reduction.

No re ta ile r has ever had a su c 
cessful “sale” by offering $1 goods 
a t 95 cents. H e realizes th a t in o r
der to m ake an offer a ttrac tiv e  the 
reduction  m ust am ount to  som ething

and so he advertises and delivers a 
$1 article  for, say 69 cents. People 
will go out of their way to  save 31 
cents on a do lla r’s w orth  of m erchan
dise, and experience proves th at a 
large enough percen tage of cu sto m 
ers a ttrac ted  by th is offer will buy 
o th er goods on which he m akes a 
good m argin to m ake the whole tran s
action  yield a fair profit.

T he young  salesm an built a trade 
for his house from  absolutely  n o th 
ing to over $150,000 in a few years 
by follow ing the suggestion  given to  
him by the old c lo th ier in M inne
apolis. and every successful salesm an 
builds up his custom ers by the sam e 
m ethod—just as the successful re 
tailer does. A. George Pederson.

No Hedger.
“Say, boss, can I get off this a fte r

noon about half-past tw o?”
"W hose funeral is it to  be this time, 

Jam es?”
"W ell, to be honest, boss, the way 

the m orn ing  papers have it doped out 
it looks like it’s going to  be the 
hom e team ’s again .”

Providence, R. I., is not favored 
w ith a tropical clim ate, but one of 
the residen ts of th at city is g row ing 
bananas. One specim en is tw elve 
feet high, w ith a dozen leaves five 
feet long. T he trees have often been 
laden with sm all bananas which never 
reach norm al size, ow ing to  the lim 
ited period in which cultivation  can be 
followed. B anana raising  in the 
clim ate of Rhode Island will never 
prove profitable.

We are manufacturers of

Trimmed and 
Untrimmed Hats

For Ladies. Misses and Children

Corl, Knott & Co., Ltd.
Comer Commerce Ave. and Island St. 

G rand R apids, M ich .

W H Y  NOT HAVE BEST LIGHT
S i« * l M a n tle  Burners. O d o r lm

il produce gas—3 
Silers o r  prepaid  by

Steel Mantle Light Go. S tree t Toledo, 0. 
The Ad Shown Above

Which is running in a large list of select pub
lications. will certainly send customers to 
your store. If you are not prepared to supply 
them, you had better order a stock of our 
Burners a t once. Accept no substitutes. The 
genuine is stamped “ Steel Mantle, T oledo, 
O hio.” If your jobber doesn't handle them, 
send us his name, and we will make quota
tions direct to you. Sample Burner mailed 
for 25 cents.
ST EE L M A N T LE L IG H T  COM PANY 

310 H uron  St. T o ledo . Ohio

A Golden Opportunity to 
Turn Dead Stock 

Into Cash
Three weeks of open time com

mencing December 10. A skill
fully conducted auction sale just 
before the holidays will bring lots 
of people to your store and lots of 
cash into your till.

Yours for business,
E. D. COLLAR,

Ionia, Mich.

Knowing vs. Guessing

THE SAFE WAY
This is the cheese cutter that makes it possible for you to make a profit 

on cheese instead of selling it at a loss, because you don't have to guess at 
the size piece of cheese you cut. Saves you from losing by overweight.

If you want something handsome, something that will draw the trade, 
get in touch w ith us.

QUALITY? No one questions the High Quality of the SAFE Cheese 
Cutter. All who have tried it are well pleased and we know you would be.

Put your finger on the leak. Don't give away profits on cheese.
The best for ten years and the best to-day.
A matchless cutter at a matchless price. Made a little better than 

necessary.
The only inducement for you to buy the SAFE is to better yourself.
May we tell you more about it? Write for prices.

Computing Cheese Cutter Company
Anderson, Ind.
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M atte rs of In te re s t to  Shoe Dealers. 
W ritte n  fo r th e  T rad esm an .

W hite  Sole L eather.
One of the new est lea ther products 

—and a novelty, hy the way, that 
seem s scheduled for a big h it—is 
w hite sole leather.

1 he process, w hich is a secret one, 
is said to have o rig inated  in Spain; 
and it is claimed by those who have 
tried  out the product, to be a really 
successful innovation.

T he leather is absolutely white, 
takes an elegant finish, and goes 
th rough  the factory  as sm ooth as 
o th er sole leather.

Inasm uch as this new product i-: 
ex trem ely  light in w eight, as well as 
flexible and durable, it bids fair to 
become alm ost in stan tly  popular with 
the m anufactu rers of white footw ear.

It is claimed several m anufacturers 
are  already show ing this new bottom  
stock in th e ir sp ring  lines.

W ater-p roof Footw ear.
Now is about the season of the 

year for som ebody to come out with 
the claim  th at a new dope has been 
concocted w hereby m ost any old shoe 
m ay be absolu tely  w ater-proofed.

T his sensational invention or d is
covery has been announced at least 
once a year for lo these m any years, 
and each tim e it is confidently a s
serted  th at the new process fills a 
long and chronic want.

In the m eantim e those of us who 
w ear lea ther shoes in mud and slush 
and m elting  snow com e in betim es 
w ith dam p feet. T he m anufacturer 
who produced the shoes th at w ere so 
s trong ly  recom m ended to  us on the 
score of their w et-resisting  qualities, 
e ither d idn’t know about this latest 
w ater-proofing  system , o r took no 
stock in it; or—well, anyhow  we dis
tinctly  rem em ber th at our shoes 
w eren 't w ater-proof.

A nd yet m ost of us have bought 
shoes and boots th a t were sold to  us 
as absolu tely  w ater-proof. T hey were 
e ither “genuine m oose hide,” o r they 
had been “w ater-proofed  by a secret 
process,” o r they were “so co n stru c t
ed as to  be thoroughly  w et-resisting .” 
B ut as a m atte r of fact, they  were 
not w et-resisting . A shoe made of 
lea th er and subject to  o rd inary  w ear 
conditions cannot be, for any length 
of time, absolu tely  w et-resisting .

L ea th e r is not like rubber—re ta in 
ing its im perviousness to  w ater under 
a lm ost any am ount of stre tch in g  
and bending and latera l tension; 
lea ther th ins under tension, its close
ly-knit fibers are to rn  apart, and ap er
tu res appear, and w a ter filters in. 
G rease and oils and o th er m aterials 
m ay be ex ternally  applied, thus sto p 
ping the “leaks” for a tim e; but only

for a time. W hen th is applied dope 
is w ashed off o r w orn off, m oisture 
ge ts busy.

And the p resen t m ode of shoem ak
ing, w hereby a sole is sewed to an 
upper in the form ation  of the shoe, 
provides an inevitable inlet for 
m oisture. T he hole in the lea ther 
made by the needle is bigger tha.i 
the cord; th ere fo re—But w ha t’s the 
use? Som e people will go rig h t on 
believing th at an absolutely w a te r
proof lea ther shoe is possible. Some 
m anufacturers will claim they have 
'em, and some dealers will boldly 
announce that they  are selling them , 
and lots of people will think they  are 
buying w aterp roof shoes.

H ow ever, it’s a w hole lot b e tte r  
for everybody in the business to  stick 
to  tacts, and the fact is we have no 
w ater-p roof lea ther foo tw ear up to 
the p resen t w riting.
\ \  hy T en C ents fo r P o lish ing  T a n s ?

1 lie Greek and Italian bootblacks 
—who have the bulk of the shoe pol
ishing business of our la rger c ities— 
have decided th a t they  m ust have 
ten cents a clip for polish ing  tans. 
\ \  herefore? Does it require m ore 
actual labor to polish a pair of tan 
shoes than it does to  polish a pair 
of gun m etal shoes? Does it require 
a h igher degree of a rtis try ?  A re the 

raw m ate ria ls” of a tan polish m ore 
costly  than  those w hich en te r into a 
black polish? Let him who can an
sw er profoundly  stand  forth  on the 
p raver-rug  and speak to edification. 
Many of us poor, benighted folk 
would like for som ebody to turn on 
the light.

A tan  shoe ought to  be polished 
at least once a week, even w ith the 
m ost carefu l dry w eather w ear; and 
the average man should have his tans 
polished at least tw ice a week in o r
der to keep them  looking nice. W ith  
tans frequent polishings is not only 
highly desirable on the score of 
looks, but really essential to the  life 
and com fort of the shoes. T an  lea th 
er depreciates rapidly th rough  neg
lect. G rit and m oisture seem to play 
hob w ith them . But tw enty  cents a 
week, rig h t th rough  the season, is, 
in the aggregate , quite an item  for 
shoe polish.

W hen the new price schedule for 
polishing tan shoes w ent into effect 
last sum m er, the pa tronage  of the 
shine parlo rs of the big cities, both 
Last and W est, suffered an apprecia
ble slump, 10« per cent, righ t off the 
reel is a big jum p in prices. C on
sequently men began to  go less fre
quently  to luxurious p a rlo rs presided 
over by festive Greek and Italian  
shine a rtists . D oubtless m any less 
a ris tocratic  persons in the polishing

Hood’s Plymouth
W averley’s (Storm Cut)

and
Overs (Low Cut)

The Greatest Rubbers of Them All

Men's, Bedford, W. and London, F, 
Boys’, London, F.
Youths', London, F.
Women's Heel, Opera, F.
Misses, Half Heel, Opera, F 
Child's Spring Heel, Opera, F.

6-12 ...........

Hood 
Plymouth 
Waverley 

.................$0.92

Hood
Plymouth

Over
$0.90

2 ^ - 6 ............ .......................78 .74
8 - 2 ................ .......................66 .63
2 ^ - 8 ........... .......................70 .66
11-2 ............ .......................62 .56
4 - 1 0 ^ .......... .......................54 .48

The Plymouth Line is Extra Quality
Always look for the rubber label on the back of the Rubber which 

reads, Hood s Plymouth Extra Q uality.” This label is put there to protect

SAVE THAT 5% DISCOUNT

Grand I ^ id s S h ü e  R u b b e r  (o.
The Michigan People Grand Rapids

HUB

Character, style, fit and more than usual dur
ability are reasons why you should concentrate your 
rubber business in this line.

We go everywhere for business.

Rindge, Kalmbach, Logie Co. 
Grand Rapids, Mich.
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craft go t a good m any p a tro n s who 
had becom e deflected from  the h igh 
er priced shine p a rlo rs ; and undoub t
edly m any m en, econom ically inclined 
th rough  tem peram en t o r c ircum stan 
ces, e ither rubbed up their ow n tans 
a t home, or w ent w ithout a polish 
when their tans really  should have 
had it.

T h is ra th e r odd situation  has given 
rise to  considerable speculation. F o r 
one thing , is th is price schedule for 
polish ing  tans m erely  a fo re ta s te ’ of 
fu rth er p rice-boosting  on the p a r t of 
these m erry  gentlem en w ho polish 
the g rea te r  p a rt of the m asculine 
foo tw ear of th is liberty-laved land 
of ours? A re we to  have, a t no dis
tan t day, a universal ten  cen t sched
ule? If  th is ra th e r stiff price is uni
versally  adopted  by the h igh class 
shine p a rlo rs of our cities, m ay me 
no t expect rival parlo rs, of a popular 
priced sort, to sp ring  up, a la m ush
room s, everyw here? I don 't see how 
you can p reven t ’em; and I, for one, 
w ouldn’t care to  lay so m uch as a 
straw  in their way, being dem ocratic  
in m y tastes.

O n the o th er hand, if the ten  cent 
schedule is continued on tans alone 
of all lea thers, then  m ay we no t look 
for a slackened call for tans nex t 
spring  and sum m er? T he up-keep 
of a pair of shoes is, of course, a p a rt 
of the cost; and ten  cen t shines for 
tans will m ake them  cost m ore, in 
the  las t analysis, than  o th er lea thers. 
T here fo re  people w ho are in terested  
in the p roduction  and d istribu tion  of 
tan  foo tw ear are a little  d istu rbed  
over the situation. B ut I th ink  their 
fears are g roundless. T h is little  tem 
pest in the tea pot will soon pass. 
E ith e r the  price will be reduced or 
rival p a rlo rs will come into vogue or 
w e ll  ge t accustom ed to  a ten  cent 
schedule on tans or w e’ll get into the 
habit of rubbing up our own tans 
as occasion dem ands.

And th is last suggestion  is tan ta 
m ount to a tip to  the live dealer. The 
increased schedule on polishing tans 
affords a good oppo rtu n ity  to  push 
tan  polish, and polish ing  outfits. Of 
recen t m on ths the average dealer 
hasn’t done much business in these 
lines—sim ply for the reason  th at the 
average m an had ra th e r pay five cents 
a flip for having his shoes polished 
than  do the job himself. But it gives 
m any a m an pause w hen he th inks 
of paying ten cents every tim e he 
has his shoes polished. T hey  need 
polish ing  so often. And a single 
little  ten  cen t box of shoe polish con
tains so m any poten tial shines. So 
here’s a chance for the dealer to  play 
up this long  neglected item of his 
findings departm ent. Cid M cKay.

Proof Positive.
T w o Irishm en  w ere w ork ing  on the 

roof of a building one day w hen one 
m ade a m isstep and fell to  the 
g round ; the o th er leaned over and 
called:

“Are ye dead o r alive, M ike?’’
“I ’m alive,” said Mike, feebly.
‘‘Sure, yer such a liar I don’t know  

w hether to  believe ye or not."
“W ell, then, I m ust be dead,” said 

Mike, “for ye w ould never dare to 
call me a liar if I w ere alive.”

“Thoroughly Modern and Up-To- 
Date.

T he M ichigan T radesm an, a m ost 
excellent journal published in Grand 
R apirs in the in te rest of the business 
men of M ichigan and the Middle 
W est, of which E. A. Stow e is the 
editor, has ju st en tered  upon the 
th irty -first year of its existence. F o r 
th irty  years it has been published 
w ithout change of ow nership, ed ito r
ship or business m anagem ent, and 
in com m em oration  of the event it 
published on O c to b er 29 a paper con
tain ing  120 pages.

T he h isto ry  and struggle  of the 
T radesm an  during  the th irty  years 
of its existence is one of continued 
advancem ent. I t  has alw ays aimed 
to  inculcate high principles of honor 
and in teg rity  in the m inds and lives 
of its readers, believing them  to be 
the bedrock of business success, and 
th a t no success, in its tru es t sense, 
can be achieved w ithout these ele
m ents.

A long about the year 1880. E rn est 
A. Stowe, who was the advertising  
m anager of the old Daily Leader, 
published in G rand Rapids, conceived, 
while in Petoskey, the idea of pub
lishing a paper th at would prin t all 
the m arket quotations, and Petoskey 
was, therefore, the b irthp lace  of the 
idea w hich subsequently  found expres
sion in the publication of the T rad es
m an. A t the ou tset Mr. Stow e m et 
w ith m any discouragem ents, but he 
stuck and the first issue of his paper 
m ade its  appearance on Septem ber 
23, 1883. I t  was in new spaper form, 
four pages, and six colum ns to  the 
page, and bore little  resem blance to  
the  M ichigan T radesm an  of to-day.

T he ann iversary  num ber of the 
paper con tains a g reat deal of very 
in te res tin g  m atte r  dealing with all 
the g reat problem s now before the 
A m erican people. It is a thoroughly  
m odern  up-to-date journal, well 
equipped and qualified to discuss all 
th ings progressive. T he p roprie to r 
of the Petoskey E vening News has 
been acquain ted  w ith M r. Stow e for 
some tw enty  years and during  th at 
tim e has come to know him as one 
of the m ost progressive  and hustling  
new spaper men of the S tate, and has 
exchanged m any courtesies with him. 
T h a t the T radesm an may continue to  
forge ahead and win additional pub
lic favor is the wish of the p ro 
p rie to r  of th is paper.— Petoskey 
E vening News.

Your Moods.
W ritte n  fo r  th e  T rad esm an .

O ur m oods are  e ither m inistering  
angels or wicked little  devils.

T hey  will bind us as w ith chains, 
if we let them , and reduce us to 
hopeless serfdom . On the o th er hand, 
if we catch  them  young  and get them  
tho rough ly  broken in, th ey ’ll serve 
us w ith unsw erving fidelity so long 
as life shall endure.

A good m an is a m an w ith obedient

H 0N 0R 6ILT
S H O E S
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m oods. A sane m an whose m oods 
are  trained  to serve. A forceful m an 
is he who can m arshall his m oods, 
force ever frag ran t fancy into line, 
and m ake the whole troop of his in
tellectual forces m arch in perfect 
unison.

Some m en speak w ith splendid 
m asterhood, and go th rough  life 
bending men and events and environ

m ents into harm ony w ith their dom 
inan t wills; but they are not the so rt 
of men whose vitalities are to rn  to 
shreds and ta tte rs  by every passing 
gust of passion.

Self-m astery  is the m astery  of the 
m oods th a t come and go upon the 
field of consciousness.

C harles L. G arrison.

Have You Ordered Your

“Bear Brands”
Yet?

If not, would it not be the wisest of business policy to 
order them now, so you will have them when needed?

The Wales Goodyear
(Bear Brand)

Rubbers are the undisputed standard of quality, and if you 
are not handling them you are not getting all you should in 
the way of quality.

Order to-day or send card for price list.

Herold-Bertsch Shoe Co. (Distributors) 
Manufacturers “H. B. Hard Pan” and “Bertsch” Shoe Lines 

Grand Rapids, Mich.

A Profitable Rubber Trade
Such a trade can be built on the sale of honest rubber footwear, and 

on no other kind.
Glove Brand Rubbers

Are made just right for such a business. Years of experimenting has 
resulted in the production of just such a compound as to make a rubber 
which fully meets the demands made upon it, and Glove Brand Rubbers are 
sold at rock bottom prices.

You can get rubbers for less money, but to produce a rubber for less 
than Glove Rubbers, more of the compound and less of the pure gum must 
be used, and while the appearance is little changed, and the lower price may 
help you make extra profits this year, the service is not there, and next year 
it w ill be realized that the foundation of your rubber trade was a false one.

An investm ent in first class merchandise is equivalent to an insurance 
policy on your business. Buy Glove Rubbers.

HIRTH-KRAUSE COMPANY
G R A ND  RAPIDS, MICH.
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A N ote of W arn in g  A gainst A rran t 
Sw indlers.

W ritte n  fo r th e  T rad esm an .
W ill wom en never, never learn 

any th ing?
“W hy wom en now adays are lea rn 

ing everyth ing, ju st every th ing ,” I 
hear som eone say in a voice of p ro 
test and rebuke. Ju s t th ink  of all the 
w om en’s colleges and the thousands 
of w om en's clubs th ro u g h o u t the 
country—

Faithful defender of our sex, you 
don 't need to  say an o th er word. You 
m isunderstood my m eaning. P erhaps 
1 didn 't express m yself clearly. You 
are entirely  rig h t about it th a t w om 
en are studying w ith diligence every 
abstruse  subject know n to  m ortal 
m ind. W hat d istresses me and p ro 
voked my enquiry  is th a t wom en, at 
least m any of them , w ith all their 
pursu it of recondite  know ledge, don’t 
seem to  learn  a few sim ple things 
th at they sorely  need to  know.

F o r one thing, they  don’t learn  not 
to  lie gold-bricked. Some very 
w orthy  m em bers of the sex never cut 
th e ir eyeteeth , as old-fashioned peo
ple would say. T hey  are  sw indled 
out of hard earnings and hard er sav
ings by audacious villians w ho put up 
tran sp aren t little  schem es th a t any 
in telligent child tw-elve years old who 
reads the papers ought to  see 
th rough  at a glance.

Here is an instance th a t lately  
came to  my know ledge. In  a small 
city which has enjoyed a phenom enal 
boom , a man owned about fifteen 
acres of land th a t overflows at cer
tain seasons of the year. I t  is im 
practicable to  drain  it. So the trac t 
is w orth less for residence purposes. 
It has a sm all value for pasture  and 
for raising  a few garden products.

T he ow ner and an unscrupulous 
real e sta te  agent put their heads to 
ge th e r to  place th is p roperty  on the 
m arket. I t  was p latted  into streets 
and lo ts and advertising  m atte r was 
circulated in a large city near by. 
T his was held up as the last o p p o r
tu n ity  to  secure a hom e site in 
B ounder at a low price. “$100 down 
and the balance in very easy pay
m ents takes one of these ideally lo
cated lots. D on’t let th is chance 
slip by. D on’t wait ano ther day. E s
cape the th ralldom  of the landlord. 
Provide now for com fort in old age. 
If you don’t w ant it for a hom e, huy
as an investm ent. W ith in  five years 
you can quadruple your m oney.’'1

T he proposition  certain ly  was. a l
luring. It was know n th a t property- 
values had advanced am azingly in 
B ounder and persons w ho invested 
there  when the tow n sta rted  had be
com e w ealthy. O n the surface it

looked like a chance to  m ake some 
easy money.

Free auto  excursions were run out 
from the city to  see th is “ B est Buy 
in B ounder.” T he passengers or 
"guests" were m ostly  wom en, d re ss
m akers, m illiners, wom en w ork ing  on 
sm all sa laries— salesw om en, s ten o g 
raphers, and the like—who, by ea t
ing cheap lunches, w alking to  their 
w ork instead o f. paying carfare, and 
denying them selves, all luxuries and 
m any com forts, had pu t by a little  
m oney against sickness o r loss of 
position, or w ere m aking ju s t a tiny 
beginning of provision fo r old age. 
As has been said the passengers w ere 
m ainly wom en, but each load includ
ed . tw o o r th ree  men. w ell-dressed, 
substan tia l-seem ing  persons, whose 
conversation  indicated th a t they  
w ere re tired  business men or cap ital
ists looking for safe and profitable 
investm ents.

T h is real estate  shark  was clever 
enough not to  do all the  talk ing  him 
self. In  reality- these w ell-groom ed 
gentlem en were “cappers’ ‘ in cahoots 
with the ow ner and the agen t and 
paid to perform  th e ir p a rts  in this 
reprehensib le  little  dram a.

H aving  arrived a t B ounder, the 
auto  was duly driven th rough  the 
business section and the finer resi
dence portion  of the g row ing  city, 
the real estate  m an fluently ex p atia t
ing m eanw hile upon how, only a few 
years before, these  p rosperous th o r
oughfares w ere grainfiekls. T hen  he 
drove to  the trac t he had to  sell, 
which, by- the way, was attractively- 
nam ed Rose Knoll. H ere  he assured  
his credulous lis ten ers  th a t this 
g rassy  field w ould in a very short 
tim e be built up w ith “elegan t m od
ern hom es.”

T he cappers did their part. One, 
a po rtly  personage w ith grizzled 
m ustache, ponderous in m ovem ent 
and w earing  an air of having the 
financial w isdom  of R ockefeller and 
C arnegie and all the R othschilds 
com bined, declared repeated ly  th a t 
he had traveled  E ast and W est and 
N orth  and South and “for a genuine 
good place in which to  stick a little  
m oney” lie had seen no th in g  that 
would com pare w ith “th a t righ t 
th ere .’-’

"C olonel,” said this pom pous in
dividual, addressing  the real estate  
man, “you save me a whole block of 
this. H e re ’s a hundred dollars to 
bind the bargain .” H e took out a fat 
pocketbook and handed a crisp one 
hundred dollar bill to  the agent. 
“ I’ll w ire hom e for m oney to -n igh t. 
If it w ere no t th a t m y m eans are 
m ostly  salted down in securities th a t 
it would take several weeks to m ar

ket, there  w o u ld n ’t any o th e r living 
and b rea th in g  soul ge t a foo t of this. 
I ’d take it all.”

“ N ot too  fast, friend,” in te rru p ted  
C apper No. 2, w ho all a long  had been 
silent and had seem ed absorbed  in 
deep thought. “ I ’ve been considering  
th is th ing  tho rough ly  and I ’ve decid
ed to  take th ree  blocks m yself. I t ’s 
too  good to  pass up. I alw ays feel 
safer p u ttin g  m oney into land than 
into any th ing  else. L and can’t burn 
down nor blow aw ay and th is here 
is bound to  com e up in value. I ’ll 
pick m y th ree  blocks r ig h t about 
th e re”—an d  w ith a wave of his pudgy 
hand he indicated the  low est, flattest 
portion  of the tract, the p a rt th a t in 
w et tim es was covered w ith from  tw o 
to  four feet of w ater— “it lies so 
nice and level. U nless som e of you 
ladies would w ant those lo ts ,’'’ he 
added gallantly . I ’m go ing  to  have 
you for neighbors so I don’t w ant to  
ge t you down on me in the s ta r t.” 
H ere  he laughed a t his own p leas
antry-. “ Besides any of it is good 
enough.’■’

T hpse poor sten o g rap h ers and 
salesladies and d ressm akers and m il
liners bit a t the bait. T hey  couldn’t 
ge t th e ir papers fast enough. W h a t
ever each w om an’s little  hoard  was, 
it was checked out aud passed  into

the hands of th a t scoundrel of an 
ow ner and his rascally  agent. Some 
m ade the  first paym ent on as m any 
lo ts as they  felt equal to  m aking the 
subsequent paym ents on; o thers 
bought one or m ore lo ts  and paid for 
them  outrigh t. A liberal discount 
was allow ed for pay ing  all cash 
down. T hese sw indlers well knew 
th a t from  those  w ho w ent in on the 
insta llm en t p lan the  first paym ent 
was all they  ever w ould get.

T he d isappoin tm ent and grief of 
these w om en w hen they  found th a t 
they- had been victim ized, the p riva
tion and even w ant which they  m ust 
suffer in consequence of their fea th 
ering  the nest of those  tw o sham e
less villians, need not be dw elt upon 
here. T he question is, w hat can be 
done about such th ings?

T he courts afford no adequate re 
dress for frauds of th is kind. Even 
if these wom en were able to  go to  
law, there  is no likelihood th a t they 
ever could g e t back the  m oney of 
which they have been robbed. H o ld 
ing such scoundrels up to  public 
execration  accom plishes nothing. T he 
only real rem edy is preventive—it 
m ust be applied before band. W om en 
m ust learn not to  be draw n in to  the 
snares which greed sets for their 
unw ary  and tru s tin g  feet.

Know Your Goods

■H E  salesmen with the best 
records are invariably those

w ho are thoroughly familiar with every detail 
of the goods they sell. In other words, they 
know  their goods.

Every grocer’s clerk can become invaluable 
to his employer through his knowledge of the 
goods on the shelves, and this knowledge can 
be gained by a study of the advertising and 
informative material put out by the various 
manufacturers.

It’s easier to sell advertised goods. A  pre
judice in their favor has already been created 
by the advertising.

variousSuch easy-to-sell goods are the 
products of the National Biscuit Company. 
Their superior quality is widely recognized. 
T o  offer N . B. C. products is to sell them; 
less argument is necessary, for people know  
them to be dependable, a knowledge gained 
through reading the constant N . B. C. advertising.

Put N . B. C. products on your shelves. A  
sight of the famous In-er-seal Trade Mark 
packages as well as the familiar glass front cans 
is usually enough to produce a sale.

NATIONAL BISCUIT 
COMPANY
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Dear little sister,  don’t, don’t be 
taken in by such schemes. If  you 
think of buying a city lot or any o th
er piece of real estate, be sure that 
you know exactly what  you are ge t
ting, tha t  it is at least fairly good 
value for what  you have to pay, and 
that  you really want  it, before you 
part  with your money. As to p rop
erty  tha t  is offered to you for much 
less than  it is represented  to be 
worth,  you can be p re tty  certain 
there  is something the m at te r  with it.

A w ord  about investments o ther 
than  land property.  Suppose you 
have some money saved up or there 
is a little legacy left you, so that 
you have a few hundred or a few 
thousand  dollars to invest. You talk 
with some friend whom you know to 
be a person of sound, conservative 
judgm ent as to what you had best  do 
with it. Very likely he will recom 
mend good municipal bonds or o ther  
very high class securities, yielding 
four, four and a half, or  maybe five 
per cent. Or, if you are so situated 
that  your m oney can be put out 
judiciously on small real estate m o r t 
gages, he may tell you that  in some 
localities you possibly m ight be able 
to realize a little more than the rates 
mentioned and still be perfectly safe.

If  you have any considerable 
amount to be placed, he likely will 
suggest that  it reduces the risk to di
versify the inves tm ent—not to place 
all the eggs in one basket;  and he will 
try  to impress on your mind the first 
axiom of financial wisdom, which is 
that very large re turns are incom pat
ible with even reasonable safety.

But tha t  little four or  five or six 
per cent, that  he talks about looks 
so small to you, it seems such a 
slow way to make money, that  you 
a lmost are tempted to buy some m in
ing stocks or to go into some I n 
vestment Association or Consolida
tion that  is putting  out enticing liter
ature and promising a re tu rn  of ten, 
twelve, twenty-five per cent, or even 
doubling your money.

Little  girl, don 't  you do it. D o n ’t 
read those infernal circulars.  D o n ’t 
listen to the propositions of sm oo th 
tongued prom oters .  Rem em ber this, 
that if they really had anything to 
offer half as good as they claim, it 
would be snapped up in just  no time 
by wealthy capitalists who are all 
the while on the lookout for good 
places to put m oney—they wouldn’t 
be out after  the carefully hoarded 
savings of green little cousins like 
yourself.

Finally, sister, be warned against 
the deepest-dyed villian of them all, 
the man who makes love to a woman 
for the purpose of ge tt ing  hold of her 
m oney;  who mixes a little courting 
with much borrowing, and having 
go tten  his iniquitous fingers on his 
fiancee’s bank account and her 
diamonds,  skips the country, very 
likely to repea t  his abominable game 
with the next feminine fool who will 
lis ten to his unctuous pleadings. T o  
all such, dear little sister, turn  a deaf, 
deaf ear.

In this  I have sought to admonish 
the too-trus ting  w om an’s heart  
against rogues,  swindlers and hold-up 
men. In ano ther  article I shall sound

a note of warn ing  against certain 
well-meaning and honest persons 
who are not to be trusted  financially.

Quillo.

Fighting the Mail Order Game.
W ritte n  fo r  th e  T rad esm an .

I consider credit accounts  an e x 
cellent thing for a successful retailer 
to handle.

W ere  I a successful retailer l 
would go so far as to advertise my 
credit gran ting  system, playing it up 
big enough for everyone in my dis
trict to see.

I would use it as one of my s t ro n g 
est weapons against mail order  com 
peti tion and I would play the game 
to the finish.

Credit accounts are a disadvantage 
to many m erchants  because they don’t 
know how to handle them, but credit 
accounts are a trem endous advantage 
for many other merchants.

My own experience tells me that 
the gran ting  of credit retains as cus
tomers many people who would go 
elsewhere for merchandise did not 
the lack of credit elsewhere act as 
a bar.

If I were opening a store in a 
small town to -morrow I certainly 
would s ta r t  a credit business, but I 
would have an understanding with 
every customer at the very beginning 
regard ing  pay-days and rules g o v e rn 
ing accounts. I ’d impress upon my 
trade the necessity of paying bills at 
a certain time and I would hold cu s 
tomers to the rule. 1 would not be 
unaccommodating, but I certainly 
would be firm. In my fight for trad?
I would use letters, storepapers and 
o ther  m ethods of advertis ing to show 
the advantage of a credit account at 
my store— I ’d never let tip on it.

Neither  would I do as a certain 
Chicago store does, namely show how 
easy it is to buy from me, but I cer 
tainly would emphasize the advan
tages of a credit account but 1 cer
tainly would emphasize the advan
tages of a credit account once started.

All this  may be hearsay but it is 
the kind that  makes retail mail order 
houses sit up and take notice.

Cash sales have many fine points, 
but  cash sales are keeping much busi - 
ness away from the mail order houses.

W ere  I a retailer I ’d see that  my 
credit business kept even more money 
away from the mail order houses.

T here  is always a way of using 
credit accounts tha t  absolutely pro
tects a store. There  is a kind of 
scheme tha t  keeps accounts safe and 
yet doesn’t offend customers, there 
is a kind of firmness that enforces'  
regular payments  without offending 
the trade and all these things can be 
incorporated  in the system of a store.

But no merchants,  at least, not 
m any merchants,  have realized the 
advertis ing value of a credit business, 
a fewer still have tried as a m eans 
of a tt rac t ing  trade.

Your  credit system, rightly run, is 
a decided advantage for your custom 
ers and by advertis ing can be turned 
into a decided advantage for you.

A nderson Pace.

Needing an audience for a job lot 
of hard luck stories, misery loves 
company.

Skimming the 
Cream

from the breakfast cereal “fads” as they come 
and go is a pleasant and profitable business for 
the grocer—but while he is skimming the cream 
the wise grocer will not neglect the good old 
staples like

Shredded Wheat Biscuit
a cereal that is now recognized the world over as 
a staple “breadstuff” made by the only process 
that makes the whole wheat grain thoroughly 
digestible. Being ready-cooked and made in bis
cuit form it is so easy to prepare in a few mo

ments a delicious, nourishing meal 
with Shredded Wheat.

Shredded Wheat is packed in neat, substan
tial wooden cases. The empty cases are sold 
by enterprising grocers for 10 or 15 cents 
each, thereby adding to their profits on 
Shredded Wheat.

MADE O N LY  BY

The Shredded Wheat Company
N IA G A R A  FALLS, N . Y.

CERESOTA
Is a GUARANTEED

Spring Wheat Flour
Made in Minneapolis

A Short Patent Flour Especially for 
Family Trade

Costs a Little More—But Worth It

We Have Sold This High Quality Flour 
for Twenty Years

Always Uniformly Good

JUDSON GROCER CO.
The Pure Foods House 

GRAND RAPIDS, MICHIGAN
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; i STOVES AND HARDWARE
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2s:
M ichigan  Retail Hardw are Association.

P re s id e n t—F . A. Reichlin, B ay  C ity.
V ic e -P re s id en t—C. E . D ickinson. St. 

Jo seph .
S e c re ta ry —A rth u r  J .  S co tt, M arine  

C ity.
T re a s u re r—W illiam  M oore, D e tro it.

Developing N ew  Sources of Hard
ware Trade.

W ritten  fo r  th e  T rad esm an .
Second of Five Papers.

In  my former article I gave, sub
stantially in the words of the man in
terviewed, the story of a young hard 
ware clerk’s awakening. H ow  he 
got interested in paint,  realized that  
his boss was selling very little paint, 
a lthough there was a fat local chance 
for selling paint in paying quantities. 
Getting  busy, he soon moved out all 
the old stock, re-ordered and sold 
that.  I t  was a hardware  m an’s first 
experience with a brand new idea— 
the idea of developing new sources 
of business. T he  story is replete 
with interest.

The  man who told me that story 
is now nearing fifty years of age, and 
is the owner of a big hardware  es
tablishment. But he stoutly  main
tains tha t  whatever success he has a t 
tained in his vocation (and he is ac
counted a successful m erchant) ,  is 
due to the fact that he is always 
looking for new and undeveloped 
sources of business. H e  thinks the 
hardware  business is ju s t  as full of 
possibilit ies as any o ther  business 
under  the sun. and he is as much in
terested  in the game now as he was 
twenty-five years ago. He  has a 
salesforce of a  dozen men, all young, 
red-blooded and ambitious. And he 
encourages suggestions for trims, 
special sales, country  campaigns,  and 
advertis ing schemes of all sorts. He 
contends tha t  anything in hardware  
will sell if you get behind it with the 
right sort of boost.  In spite of his 
varied experience as a dealer in hard
ware lines of all kinds, I don’t know 
of a more open-minded man any
where.

A Big Range Sale.
I think the selling inst inct is just  

born in some men. I t  m ust have 
been so with this  hardware  man, for 
the dexterity  with which he snaps 
up a simple suggestion, transform s it 
by quick occult manipulation into a 
sales scheme, a t  once daring  (and 
brilliant, is surely evidence of unusual 
merchandising  ability. But I can 
be t te r  illustrate this t ra i t  than de 
scribe it.

Something like a year after the 
young hardware  clerk had pulled off 
his record-breaking paint sale, he was 
try ing  to sell a range to a well-to-do 
farmer. T he  selling w asn’t good. The 
customer looked, politely enough, 
but didn't  enthuse. T he  tru th  was—

and he didn’t mince words in telling 
it—he  wanted  som ething better,  
som ething different.  H e  w anted  a 
big range with an 18 inch oven, and 
he especially wanted  a copper hot 
w ater  a ttachm ent,  and he didn't 
mind the price. But he wouldn’t 
have any th ing  they had in stock. 
H e ’d wait  and go to the city first.

Seeing he was at  the end of his 
te the r  the young clerk said: “Well,  
if there ’s such a range made, w e’ll 
order it for you righ t  away, charging 
you the  usual retail price. Of course  
we’d ra the r  sell goods out  of stock; 
but if we haven’t go t  w hat  you want, 
we’ll get it for you if we have to 
send to Belfast or  Berlin.’’
■ Back at his desk the proprie to r  

gulped hard  when he heard tha t  p o m 
pous sta tement,  but the customer fell 
for it, saying: “Well,  go ahead, Char
lie, and get me tha t  range. You 
know w hat  I want. Go after it.”

And as it came about. Charlie did 
literally go after  the range. The  
catalogues they had didn’t show any 
coal ranges built  with hot  water  
tanks like the customer wanted ;  and 
ra the r  than wiaste time in co rres
pondence, the young  hardware  clerk 
got his boss to let him go to C incin
nati. And there, after some little 
difficulty, the boy found the range. 
I t  was a hum-dinger— a great,  big, 
beautiful range, all dolled up in glint
ing silver and shimmering copper, 
and the price to the trade was dan
gerously close to $40.00 f. o. b. T he  
boy said: “W e ’ll price it a t  $60.00 .” 
The boss said: “T h a t ’s robbery .” The  
boy said: “No, th a t’s business.” And 
the boy had his way.

W h en  the range was uncrated, and 
the two of them were s tanding off 
and admiring it, Charlie said: “ L e t ’s 
put it in the window.” “T h a t ’ll be 
a lot of trouble, and besides i t ’s 
sold.” “T h a t ’s one reason we ought  
to show it off. Come on now! Never 
mind the trouble— I ’ve got  an idea.” 
And they set the range in the center 
of the window and finished the trim 
with housefurnishings. Charlie got  
up a big placard, reading: “ Price 
$60.00”— and then in big red letters 
below, the word, “ Sold.” T h a t  trim 
created a sensation. I t  was the talk 
of the town. T he  range arrived 
T hursday  morning, and remained in 
the window T hursday  afternoon. F r i 
day, and until  Saturday afternoon;  
and during  that  t ime Charlie had two 
dozen or more enquiries about it and 
sold four ranges to be delivered as 
soon as shipment could be made 
from the factory; and the boss was 
so tickled over the situation he sim
ply stood around and displayed 
sym ptoms of hilarity. And along Use Tradesman Coupons



November 12, 1913 M I C H I G A N  T R A D E S M A N 23

about  tha t  t ime it began to dawn 
upon the owner of the store tha t  his 
clerk, Charlie, was the real honey 
boy.

A Circular Letter.
Now I believe a good letter— mind 

you I say a good letter— is still a 
m ighty  neat way to make a prospect 
think your  thoughts  after  you; but 
in those days a clever circular was a 
real event.  I t  made the  recipient  
open his eyes wide. And the farm 
ers w ho got  Charlie’s le t ters  cer
tainly did read them with interest.  
I t  was a bang up good letter.  I t  
dwelt  on the fundamentals of p rope r
ly cooked food, and it rang  the 
praises on those uncrowned queens 
who preside uncomplainingly in the 
kitchen, try ing  to cook divinely on
a miserai) le old stove that  acts up
abominabl y; and then it switched off
to sày th; it was a shame—especi ally
when the lord of the household
could easiily get an excellent range
at such a modesit price, etc.

Charlie made up a choice list of
some five hundred names of people 
in tlie town and surrounding  country, 
addressed his envelopes carefully on 
a typewriter,  and sent ’em out.  H e  
says that  little old hardware  estab
lishment was a m ighty  busy place 
during the next week. And the calls 
for ranges broke all previous high- 
water  records.  T hey  simply cleaned 
out everything that  bore the rem otes t  
resemblance to a cooking contriv
ance, ordered more ranges and sold 
them.

A bout this time, Charlie, the ha rd 
ware clerk, stumbled on to  a t ru th  
which the seasoned hardware  m er 
chant long since converted into  a 
kind of business maxim. H e  words 
it som ething like this: The  local ca
pacity for the consumption of any 
article in hardware  is always far 
larger than  the actual demand. D e
mand m ust  be created. It  is the 
business of the hardware  dealer to 
look about him and discover the 
most economical and direct ways for 
convert ing  la ten t  needs into actual 
calls. Sometimes it looks hard;  but 
always th e re ’s an easy way if you 
can only hit upon it.

Charles L. Phillips.

Perfect W ork.
W ritte n  fo r th e  T rad esm an .

Some American travelers visited 
one day the studio of a famous 
Chinese carver who w rought  out m ar
velous th ings in ivory.

The objects disposed for sale pur
poses about the apar tm ents  of the a r 
t is t- tradesman were  m any and various 
and delicate, and to W es te rn  eyes, 
strange  and fantast ic.

One of the travelers was particu
larly interested in a certain study— 
a diminutive ivory elephant tha t  seem
ed to stand ankle deep in oriental  
symbolism, and evoked by the in n o 
cent wonderm ent of him, the very 
spirit of the East.

The  admirer of the piece at length 
made up his mind to pay the price 
and possess himself of the curio. In 
and posses himself of the curio, when 
the artisan-dealer’s a t ten tion  sudden
ly became focused on the  curio. In 
evident excitement he seized a lense 
and looked, and then he said:

“This, I cannot sell to the  gentle
mens. I t  is no t  perfect work. See?” 
And he pointed out a very faint, less 
than hairlike, linej imperceptible to 
the naked eye, unless it were  a keen 
eye, and one accustomed to a r t  p rod
ucts in ivory. “The  ivory—it has de
fect. I no sell the gentlemens this. 
I t  is not  perfect work.”

“Never mind it,” said the custom 
er, “ that  little defect will never be 
noticed.” But the  Chinaman shook 
his head.

In vain the customer pleaded. The 
Chinese a r t  dealer refused to budge. 
T he  American offered m ore  than  the 
price asked. T he  oriental  was ob
durate . “W h y  don’t you sell me 
this?” insisted the American. “You 
are not  deceiving me. I know there 
is a slight defect in the ivory. But 
I ’ve made up m y mind to forget it. 
I want it.”

T he  conscientious old art  dealer 
smiled and said: “Maybe so! But for
get it, o r  forget  it not, the defect— 
it is there. Even if you forget,  I 
remember.  No, no, no! I t  is a rule 
that  only work tha t  is periect goes 
from this place. And this is not  per
fect work. Sorry, gentlemens;  but 
this is the rule.”

Charles L. Garrison.

Tw elve E ssentials of the Jobber.
1. A necessary  d is trib u to r betw een 

producer, m anufactu rer and consum 
er.

2. O ne w ho sells onljr in w hole
sale lo ts to  re ta ile rs  and in stitu tions.

3. H e is an expert and connoisseur 
of food products.

4. H e m ust be p rom pt to  m eet all 
his bills, so as to take advantage of 
every discount.

5. H e m ust ship and deliver goods 
prom ptly .

6. H e m ust collect bills p rom ptly  
when due.

7. H e m ust be one who has m as
tered  the  a r t  of selling goods a t a 
good profit.

8. He m ust be in touch w ith the 
m ark e ts  of his line, and be b ro ad 
m inded and farsigh ted  enough to  see 
the signs of the tim es, so as to  buy 
heavy w hen the m arket is m ost likely 
to  advance, and ju s t enough for im 
m ediate w ants w hen the m arket i« 
m ost likely to  be lower, never over
stock ing  on such goods th a t he has 
only a sm all o r lim ited ou tle t for.

9. H e m ust see to it th a t his men 
push teas, coffees and o th er of the 
m ost profitable goods, and sell enough 
of them  to overcom e the less p rofit
able goods, such as sugar, etc., so 
th a t his sales will show  an average 
profit of not less than  10 per cent

10. H e m ust have as m any of his

Established in 1873 

BEST EQUIPPED FIRM IN THE STATE

Steam and Water Heating 
Iron Pipe

Fittings and Brass Goods 
Electrical and Gas Fixtures 

Galvanized Iron Work

T H E  W E A T H E R L Y  CO.
218 Pearl S treet G rand Rapids, Mich.

goods put up under his own private 
brand as is consistent with the 
am ount that  can be sold in his te rr i 
tory, and always have labels for same 
ready in advance, so as to not  at any 
time have to substitute o ther  brands.

11. H e  m ust never lose any sales 
or  customers on account of being out 
of stock that he deals in.

12. Last, but not least he m ust be 
an expert  in handling men, so-called 
salesmen.

Let Us Figure on Your

Post Card Views
WILL P. CANAAN CO.

GRAND RAPIDS, MICH.

“The N ew  Stationery House”

“SUN-
FUR COATS  
LADIES’ FUR COATS ÉiSlINBEAMsl

BEAM”
MUFFS A N D

NECKPIECES
T h e  Line of Q uality

“SUN-BEAM ” Fur Goods are positively guaranteed. We manufacture 
“SUN-BEAM ” fur goods in our own complete and modern tailoring shops 
and in every part of the making we maintain a severe inspection. No arti
cle goes out unless conforming to the high standard of all "SUN-BEAM  
GOODS.” Is this not worth your consideration? Write for particulars.

BROWN & SEHLER CO. Grand Rapids, Mich.

JH ÊLF  RISING

COMPOUND

UNCLE SAM
BUCKWHEAT
COMPOUND

For Sale by All Jobbers

SAGINAW MILLING CO.
M A N U F A C T U R E R S

Reynolds Flexible Asphalt Sh ingles
HAVE E N D O R S E M E N T  OF L EA D IN G  A R C H IT E C T S

Wood Shingles Alter Five Years WearReynolds Slate Shingles After Five Years Wear

Beware of Imitations. Ask for Sample and Booklet. 
Write us for Agency Proposition. Distributing Agents at

Detroit
Saginaw
Lansing
Jackson

Kalamazoo 
Battle Creek 
Flint 
Toledo

Columbus Youngstown Utica Milwaukee
Cleveland Buffalo Scranton St. Paul
Cincinnati Rochester Boston Lincoln. Neb.
Dayton Syracuse Worcester Chicago

And NEW  YORK CITY

H. M. REYNOLDS ASPHALT SHINGLE CO.
Original Manufacturer, GRAND RAPIDS, MICH.
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Grand Council o f M ichigan  U. C. T.
G ran d  C ounselor—E. A. W elch , K a la 

mazoo.
P a s t  G rand  C ounselor—Jo h n  Q. A dam s, 

B a ttle  C reek.
G rand  J u n io r  C ounselor—M. S. B row n, 

Saginaw .
G rand  S e c re ta ry —F red  C. R ich ter,

T rav e rs e  C ity.
G rand  T re a s u re r—H e n ry  E . P e rry , D e

tro it.
G rand  C onductor—W . S. L aw ton , G rand  

R apids.
G rand  P ag e—F . J . M ou tle r, D e tro it.
G ran d  S en tin e l—Jo h n  A. H ach , J r .,  

C oldw ater.
G rand  C h ap lain—T. J . H an lon , Jackson .
G rand  E x ecu tiv e  C om m ittee—J o h n  D. 

M artin , G rand  R ap id s; A ngus G. M c- 
E ach ro n , D e tro it;  J a m e s  E . B u rtle ss , 
M arq u e tte ; L. P . T hom pk lns, Jack so n .

M ichigan  K n igh ts  of the Grip. 
P re s id e n t—F ra n k  L. D ay, Jackson . 
S e c re ta ry  an d  T re a s u re r—W m . J . D ev- 

e reaux , P o r t  H uron .
D irec to rs—H. P . G oppelt. S ag in aw ; J . 

Q. A dam s, B a ttle  C reek ; Jo h n  D. M ar
tin , G rand  R apids.

Michigan  Division, T. P. A. 
P re s id e n t—F red  H . Locke.
F ir s t  V ic e -P re s id en t—C. M. E m erson . 
Second V ic e -P re s id en t—H . C.| C ornelius. 
S e c re ta ry  a n d  T re a s u re r—Clyde E.

Brow n.
B oard  of D irec to rs—C has. E . Y ork, E. 

C. L eav en w o rth , W . E . Crow ell, L. P. 
H adden , A. B. A llport, D. G. M cL aren , 
J . W . P u tn a m .

Chirpings From the Crickets.
B attle  Creek, Nov. 10—Leo H oag, 

form erly  em ployed by the  Geo. M. 
G raham  G rocery  Co., of A thens, has 
gone to  H ow ell fo r trea tm en t. R e
cent le tte rs  from  Leo to  m em bers ol 
his family chronicle an im provem ent 
in his condition. W e are glad to read 
this welcom e news and hope his im 
provem ent will be perm anent.

O rin  J. W rig h t is p u ttin g  up a 
bungalow  at U rbandale . O rin  is as
sisting  on the job and. believe me, 
he is some m ason. H e sure is there  
w ith the gravel and the hoe, away 
out yonder in U rbandale.

W . Sm ith, p ro p rie to r of H o te l Mc- 
Elvain, V icksburg, is rapidly recov
ering  from  a sick spell. Mr. Sm ith 
w ent to New Y ork City some weeks 
ago to  visit his son and was taken 
ill ju s t as he was about to  s ta r t on 
his trip  hom e. W e hope M r. Sm ith 
is his old self again a t th is w riting.

Hotel Columbia, Kalamazoo, has 
individual towels.

W hen will the Blue Goose be used 
as a subject for the  “m ovies?”

William Bishop is sick at his home. 
Go call, you boys.

H erber t  W eir  Ireland is on a short  
business trip  East.

D ur Past Senior C ounselor, C harles 
Richard Foster, put on a successful 
en te rta in m en t a t Q uincy last Friday 
night. T h is week Friday C harles is 
billed a t H astings. H e has a lo t of 
new th in g s he is using  th is season 
and the boys and th e ir fam ilies of 
253 will have a chance to  hear C harles 
a t some of our nearby social ses
sions.

Bob L ongm an is now a com m is
sion m an and his sales are m aking 
some of his com petito rs on South 
W ate r s tree t green  w ith envy. T he 
best of success, Bob.

B attle  Creek Council, No. 2«3, 
m eets Saturday  night, Nov. 15. Be 
w ith us. A ssessm ent No. 119 is pay
able now. T im e for paym ent ex 
pires Nov. 24.

T he follow ing topics have been as
signed to  the follow ing b ro th ers  for

five m inute talks nex t S aturday  n igh t 
a t the Council m eeting : “W hy I t  
Pays T o  Be C ourteous A t All T im es,” 
Boyd C o rtrig h t; “W ould  W om an Suf
frage N ecessita te  New T actics In  
Salesm anship,” John  Q uincy A dam s; 
“Six R easons W hy M isrepresen ta tion  
C reates a Failu re ,” Chas. R. F o s te r; 
“W hy C harles R. Dye Is So Popular 
W ith  the  Ladies,” Guy A. P fander; 
"H ow  O ften Should a M an O n the 
R oad W rite  H om e.” C harles B rew er; 
“ L oyalty  T o  My Firm , A bsolutely 
Ind ispensab le ,” Chas. R. D jre. T hese 
topics w ere fram ed up by H erb ert 
Ire land  and his idea of five m inute 
talks by the boys assigned to  them  
m et w ith  the approval of the entire  
Council. W e are looking forw ard  to 
considerable pleasure from  th is affair. 
No doubt we have o ra to rs  and don’t 
know it. S ilver tongued second P a t
rick H enrys!

There  are some days when you are 
working on a commission basis that  
you can’t lay up a cent.

The  Sample Case often has a r t i 
cles clipped from the Tradesm an.  It 
is stuff wri t ten  by E. A. Stowe, not 
by his good-natured  rum playing 
traveler reporters.  Never mind, men, 
our friend, Mr. Stowe, has seen the 
t ime Columbus, Ohio, did no t  know 
there  was such a publication as the 
Michigan Tradesman.

So Senior Counselor Follis sent in 
a poem, hey? W h y  didn’t he wait a 
few weeks and send in poultry? 
W ould have been more acceptable.

Did you read the dream one of our 
Michigan hoys had? I t  s tarted on 
page 420 of the November issue of 
the Sample Case and sure is good.

The  sheriff at Hast ings found Geo. 
Steele’s pocket book, but, of course, 
the money was gone.

Cutler Bros., at Nottawa, are ship
ping a tine grade of potatoes into I n 
diana.

A three  day corn show closed at 
Vicksburg, Friday.

A traveler for twelve years and not 
a U. C. T.! W as  just  waiting to be 
asked. W as  asked last week and goes 
in at once. T h a t ’s a true story by a 
man who lives not far from here. Can 
you beat it? Have you eligible t im ber 
that  is waiting  to be asked? Get 
busy and fill out an application. Once 
a U. C. T.. always a U. C. T. W hen  
you see it in “C hirp ings ,” it is so. W e 
verify every tip and hypnotize every 
simp.

I m et Geo. Clark, of the Putnam  
factory, a t K alam azoo last week. 
T his carload salesm an is the young 
m an who put the high cost, in living, 
up no rth  th is sum m er. Also helped 
m ake life w orth  the living for a 
bunch of sum m er girls. A lso helped 
close some long engagem ents th a t 
were g e ttin g  as expensive as m ar
ried life itself. W hat! G eorge re 
sponsible for all of that?  “Sure.” 
“W hy?” “ Because he sells L ow ney 
chocolates.” T h is little  gen t had a 
co rner on all the tin  horns in the 
city  of G rand R apids the 13th and 
14th of last June, and he had them  
on the corner, too. W h at corner?  
N o th ing  doing. If I to ld  you, you 
m igh t know w here it was and you 
would be disappointed  if you found 
a d rug store  on th a t p a rticu lar co r
ner.

O ur  friend Goldstein is truly tu rn 
ing out some good copy and such 
wit— he can truly  be called the Mark

Tw ain  of the  T radesm an  family.
“H o n k s” says  Miss M. Paradise, of 

Detroit ,  is a guest  of Mr. and Mrs. 
F. H. H ast ings  this  week. Hope  
Lansing papers will no t  have a head 
— Milton's  Paradise  Lost  before the 
week is gone. Bet a pair  of dice 
I ’m crazy.

Am looking over las t  week’s is
sue and read the  lit tle  poem en
tit led “Boil I t  Dow n.” In  my case 
it’s those cruel words, “T oo  late.” 
But it’s no t  too late to subscribe for 
the  T rad esm an  or asking too  much 
of you to

Read the  T radesm an.
Guy Pfander.

Wafted Down From Grand Traverse 
Bay.

T rav erse  City, Nov. 10—All sub
o rd inate  councils are p lann ing  to  hold 
a special social and fra te rn a l session 
on the evening of the fifth Saturday  
of th is m onth  to  com ply w ith the 
w ishes of ou r Suprem e Counselor, a t 
which tim e sh o rt talks will be given 
by some of the m em bers. T hese  
m eetings are not only for U . C. T. 
m em bers, but their fam ilies and 
friends and you m i"h t call it a get- 
to g e th e r m eeting. Inasm uch  as this 
is the S aturday  a fte r T hanksgiving, 
it will be expected th a t m ost of the 
boys will be a t hom e and will a ttend  
these m eetings. L e t’s all say a few 
w ords for the good of the o rder on 
th is g rea t big U. C. T . night.

R. L. Ross, the  popular salesm an of 
C arson, Pirie, Sco tt & Co., has placed 
a fur overcoat on his new m erschaum  
pipe-

Jam es B. Shaughnessy, of M ichigan 
H ardw are  Co. fame, is disp laying a 
new hat. Jim  says the  reason  he 
w ears a ha t th a t is th ree  sizes too 
large for him  is to  cover the bald 
spot on the back of his head.

H otels, kindly take notice! Jim  
Shaughnessy  would appreciate it if 
all hotels would arrange  for individual 
tow els, for then  he would no t be 
obliged to  carry  a com b to  comb his 
hair (?).

Mrs. L. H ankey. of Petoskey, is 
spending a few weeks a t the san ita r
ium at B attle  Creek, and Lew rep o rts  
she is doing fine.

T he M. & N. E. H otel, at Buckley, 
has installed a furnace and the boys 
m ay expect to  keep w arm  th is w in
ter.

T he O. U. F ido K lub m et a t the 
hom e of Mr. and M rs. W . F. M or- 
ford S aturday  evening. A surprise 
was sprung  upon them , as all the 
m em bers p resen ted  them selves in 
m asquerade costum es. C ard playing 
was enjoyed th ro u g h o u t the evening, 
a fte r which lunch w as served and all 
feel th a t the M orfords know  how. 
Bernie R eynolds certain ly  had some 
m akeup.

Mr. and M rs. W . G. W ym an were 
p leasan tly  surprised  by a num ber of 
their friends d ro n in '* - in upon them  
unexpectedly  Satu rday  evening, and 
rem aining until a la te  hour. N o re
freshm en ts w ere served.

Som e one rep o rted  th a t they  saw 
Jim  G oldstein studving  his price book, 
bu t upon close investigation  they  
noticed th a t Jim  was in possession of 
a U. C. T. ritual. Jim  has been s ta r t
ed th rough  the  chairs of Cadillac 
Council, No. 143, by being elected as 
Sentinel. Go to  it, old boy, you are 
welcome.

A. E. Ford, of late  w ith the John  
T. Beadle Co., of our city, has sever
ed his connection  w ith  th is firm, but 
we expect to  give you m ore favorable 
news a t our nex t issue.

Isadore  Jacobs, rep resen ta tive  of 
the N. C. R. Co., called up o u r Irish  
ticket agent, M ike C arroll, th is week 
and asked him the quickest rou te  to 
New Jerusalem , but Mike k indly in
form ed our friend th a t N. J. was not 
included in the  P. M. system .

H . C. H offm an now plays in one 
of our leading o rch estras  S aturday  
evenings. W ell, H erm an is a h ustler 
and you can ’t ge t aw ay from  it.

L ittle  has been said of F ran k  M. 
G ardner of late, ju s t because F ran k

has been boosting  “ Rouge R ex ” for 
H irth -K rau se  Co., but here is one 
th a t has come to lig h t and was hand
ed us by one of F ran k ’s schoolm ates 
and happened w hile they  a ttended  
school at Grawn. T h e  teacher asked 
F ran k  to  parse the fo llo w in g : “M aty 
m ilks a cow .” Frank , rig h t up on 
his feet b e g a n : “Cow, a noun, fem 
inine gender, th ird  person and stands 
for M ary.” “ H ow  do you m ake th a t 
out— stands fo r M ary?” asked the 
teacher. F rank  replied, “W hy, if the 
cow didn’t stand  for M ary, how could 
she m ilk he r?” F ran k  w as excused.

W . G. W ym an, ju s t recen tly  m ar
ried, insisted  th a t the  p reacher leave 
the w ord  “obey” ou t of his m arriage 
cerem onv. H e says she doesn’t any- 
school a t G raw n: T he  teacher asked 
the m arriage cerem ony w ith uneces- 
sary  words.
way, so w ha t’s the use of c lu tering  up 

T alk ing  about C hristm as, Isadore  
Jacobs says, “A nd t nopody is satis- 
field now adays like I usedt to  when I 
vas a poy. Ven I vas a poy if I got 
a sled and t some popcorn  and some 
candy, it was a fine C hristm as al- 
read ty  yet. But now  a boy vill stand 
up in fro n t of a p rivate  C hristm as 
tree covered w ith G overnm ent bonds, 
airships, autom obiles, diam ond rings 
and a candy sto re  and sniffle vile he 
w hines: ‘Iss th a t all?’ ” Isadore  you 
are righ t.

A ssessm ent No. 119 expires Nov. 24. 
H ave you enlisted  in t h e  G rand 

Com m ercial A rm y?
O nly five m ore weeks until C hrist

mas. F red  C. R ichter.

Commends the Anniversary Edition.
T he H irth -K rau se  Co. has sen t out 

the  follow ing le tte r  to  its custom ers: 
T he M ichigan T radesm an  is one of 

the s tro n g est trad e  papers in the  
United S ta tes and is celeb ra ting  its 
th irtie th  ann iversary  by a special is
sue.

T his edition contains m any articles 
of in te res t to  all m erchan ts and we 
have caused sam e to  be m ailed to  
you. W e know  you are a busy man, 
but we hope you will peruse in p a r
ticu lar the fo llow ing articles:

Page  9 “S to re  M anagem ent.”
Page 60 “U nfa ir C om petition .” 
Page 46 “Stopped M ail O rder Buy

ing.”
Page 46 “ H ow  T o M eet M ail O r

der C om petition."
Page 66 “ B usiness Success.”
Page 38 “Golden W o rd s.”
W e m ention  these since they  ap

peal to  us. No doubt o th ers will be 
found of special in te res t to  you.

H irth -K rau se  Co.

I t  m ay be hard  to  u nderstand  how 
som e m en cannot sell goods, but it is 
h arder to  u nderstand  how som e o th 
ers do.
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DETROIT DETONATIONS.
(C ontinued from  page 1.) 

Perk ins, of D. M. A m berg  & Bro., 
of th a t city, to  M iss B ertha  L oetscher, 
of St. Joseph. I t  will do no harm  if 
Charlie and his bride receive con
g ra tu la tio n s th rough  m ore than  one 
colum n, as a m ore popular traveling  
m an never m ade a telephone drive in 
the paper bound p revarication  sheets, 
according to  inform ation  we have re
ceived. M r. and M rs. Perk ins will 
spend a tw o w eeks’ honeym oon in 
K entucky. T he bride and groom  have 
the best w ishes of the D e tro it con
tin g en t of traveling  men.

“Big M ike” B renner, m erchant, con
stable, n ig h t watch, m arshal and all 
a round  good scout, w ho pays ren t in 
Gaylord, but bounds betw een Saginaw  
and L ake Superior like a football in 
a real gam e, says th a t m ost m en re 
m ind him of a card  game. W hen  duty 
calls them , it generally  finds them  
holding a four flush.

Gavil Gassel, the L ew iston  m er
chant, w ith  a nam e th a t sounds like 
a noise m ade on a fuddle bow w ith  a 
piece of resin, says he cannot u n d er
stand  why they call a rich m an’s lazy 
son “ indolent,” while a poor m an’s 
son. w ith  the  sam e inclinations is 
called “loafer.”

A “m an” w ho runs a place in W o l
verine, coquettish ly  adm its th a t he 
is the best hotel keeper in th a t spot 
in the woods. M r. S torey  is the m an’s 
nam e. H e also adds th a t he cares not 
for the trade  of the  m inority  trav e l
ing m en—the H ebrew s. W h at we 
are surnrised  a t is th a t such a b ril
liant hotel keeper should languish  in 
W olverine  w hen th ere  are so m any 
large cities and so m any openings for 
brainy  (?) men.

A fter which o u tb u rst we beg to  an 
nounce th a t W olverine  is to  be om it
ted from  our regu lar line-up.

A t the m eeting  held by Cadillac 
Council, No. 143, last S aturday  night, 
sixteen w ere adm itted  to  m em bership 
in the Council. T he w ork  w as put 
on by “ B u rto n ’s B urly B andits,” 
w hich was th a t o rg an iza tio n ’s first 
appearance. New uniform s w ere o r
dered, bu t did no t reach Mr. B urton  
in tim e to  be d istribu ted  am ong the 
“bandits.” O w ing to  lack of space— 
an o th er way we have of no t saying 
we did not receive them  in tim e— 
we will publish the list of new m em 
bers nex t week.

Cadillac Council is show ing w orlds 
of g inger in every th ing  except fu r
n ish ing new s item s to  the D etonations 
colum ns.

U ra D o n a ld : E xchange of sym 
pathy  is extended you. W e, too, re 
ceived a k ind  invitation  to  refrain  
from  poeting.

E. H . W arn er, Senior C ounselor of 
Council, No. 9, is s tirrin g  up the 
Council to  m ake th is the best 
year ever and w ith  g rea t success, 
too. W hich brings to  m ind the old 
saying, “W h a t’s in a nam e?” W ell, in 
W a rn e r’s there  is w ar.

And then  F. C. R ich ter m ay give 
us a $5 fountain  pen fo r boosting  his 
candidacy.

A nyone w ho has been m arried  as 
long as we have and then spends ten 
m inutes w ritin g  out congratu la tions 
to  new lyw eds—but w hat’s the  use? 
C arnegie will probably  never hear of 
i t .

F o r a gill of gasoline w e’ll boost 
H a rry  H ide—orn  fo r G rand S ecretary  
of the  M ichigan U. C. T.

If  it w asn ’t fo r the  fools w hat good 
would it do the  o th er guys to  be 
clever?

F red  H annifin, of O w osso. Com ing!
Jam es M. Goldstein.

Glad to  H e a r F ro m  Sm ith.
R oyal Oak, Nov. 8—In  the  very 

p leasan t m ention  of m y business here 
by your D e tro it co rresponden t in 
your issue of Nov. 5, it was a little  
inaccurate in sta tin g  th a t I m ade de
liveries in D e tro it once a week, when 
the  fact is, frequen tly  m y one and 
one-half ton  U niversal m o to r truck  
takes capacity  loads in to  the city five 
and six tim es a week.

I run m y business differently from 
the usual m odes. I t  is ju s t now in
creasing  a t the ra te  of about $500 
a w eek over a year ago. I have 
th o u g h t perhaps som e of m y ideas 
on doing business m ight be a  bene
fit to  o th ers and it has occurred  to  
me th a t you m igh t like to  publish 
them  if I should find tim e to  describe 
them . D. K. Smith.

Zephyrs From the Upper Peninsula 
of Michigan.

M arquette, Nov. 10— Good for you, 
G oldstein! T he page of honor on the 
g rea t souvenir edition! F irs t pager, 
eh!

Say, Sunny, a  w ord of w arn ing : 
T ake  a friendly tip, bu t keep it under 
y our hat. L ast week you m ade a re f
erence to  Mr. F ixel as the B urns of 
the c redit m en. You m eant all righ t, 
but you m ust be careful lest you in
adv erten tly  and un in ten tionally  of
fend som e o th er B urns. You are apt 
to.

H einey W endell has m ade ano ther 
of his periodical trip s to  the  copper 
country , d istribu ting  sunshine and 
chocolates w ith his o ld-tim e vigor. 
H e and M artin  B ehner are con tinual
ly vieing w ith each o th er as to  which 
of them  d istribu tes the m ost jo llity , 
as well as the m ost chocolates. I t  is 
alw ays a pleasure to  m eet such jolly  
good fellows.

W . G. T ap ert, a t the Soo, is g re a t
ly p e rtu rbed  over the revival of re 
ligion a t the  Soo lest it reach  his 
ow n little  heart, as he dislikes to  re
sign his job  as an able represen tative  
of the m eat tru st.

W e like your style, E. P. M onroe, 
of M erry  M usings from  M uskegon, 
but you o ugh t to  loosen up and give 
us a little  m ore of the wholesom e stuff 
you hand out.

W e noticed in Gabby G leanings 
from  G rand Rapids a neatly  worded 
little  “slam ” for U. P. Council and 
especially the w rite r of th is column, 
concern ing  the annual official visit of 
the G rand Council officers to  our 
Council. “ G abby” is the correc t ex
pression  all righ t. W e have no apol
ogy to  offer to  Mr. Rockwell, nor to 
his in fo rm an t in th is m atter. In  past 
years th is event w as w ith  us an oc
casion for a banquet and a generally  
good time. I t  was so p lanned for this 
years and w as a t first, in fact, planned 
so fo r Sept. 23, but a fte rw ard  p o st
poned. W h y  it was postponed  is 
a m a tte r  of our own concern. 
B ro th er H offm an— alw ays welcom e at 
M arquette, because we revere and 
honor and love him here—came along 
unannounced and unheralded. I t  is 
true  th a t a m isunderstand ing  arose 
as to  the  tim e he should come, but 
all the d isappoin tm ent it caused was 
th a t we had no banquet and no public 
function, but the fact still rem ains th a t 
we no t only had an official visit from  
the G rand Council officer on Sept. 
23, but th a t said official visit was all 
th a t could be desired in the way of 
any official visit. B ro th er Hoffm an 
was a t his best. H is talk  was a kindly 
talk  which lacked none of the old- 
tim e enthusiasm . H is w ords sank 
deep into the  h earts of o u r m em ber
ship and his official v isit was m ore 
than  all we expected of him. H e has 
no grievance. H e w as looking for no 
banquet and sough t no o p p ortun ity  to  
unload, according to  B ro th er R ock
well, any o ra to rica l pyrotechnics. H e 
came here, did his duty  fully, m et 
his friends, came as a gentlem an and 
left as a gentlem an, and our friend, 
B ro th er R ockwell should have in sist
ed on ob tain ing  his inform ation  from  
B ro th er H offm an direct, instead  of 
sw allow ing a second-handed bum  steer 
from  a G rand R apids m an who, I un 
derstand , according to  his own hand
w riting , had a few ora torica l py ro tech 
nics up his sleeve him self for the same 
extended occasion and who takes to  
h eart his d isappoin tm ent a t being 
unable to  “unload.” Mr. B urns should 
speak for him self and let B ro ther 
H offm an do likewise. T ak ing  the  
situation  all in all, we do n o t accept 
with very  good grace the strictness

of B ro ther  Rockwell  and beg to in
form the gentleman that  we are amply 
able to take care of our own affairs 
up this way and when we need coun
cil and advice we will seek it.

W. C. H ou g h to n  is high and dry 
on the w ater  wagon. W e  recently 
read a let ter  from him to a form er 
boon companion who still persists  in 
remaining off the wagon. T he  letter 
was a temperance speil which would 
do credit to John  B. Gough or F a ther  
Matthews.

F rank  C. Brown, who recently p u r 
chased the hardware  business of 
Pe terson Bros., a t  T renary ,  is m ak
ing a g reat  success of the venture. 
Success to you, Frank. W e  are glad 
to hear it.

Charlie Kirkpatrick, the hustling 
nroduce salesman at Negaunee, has 
a side line. Every  time he takes an 
o rder while working Negaunee, he 
hurries over to his sweet faced girl’s 
place and plays a piano duet with her 
and then makes off and gets another 
order.  Because of this beautiful di
version, it is said by authenticated 
parties, his business is m ore  than 
doubled. Nearly half the young t rav
eling men in Negaunee are now busily 
engaged in their spare time taking 
music lessons. Look out,  Charlie. 
You will have competit ion!

O n our recent visit to Sagola we 
missed the sweet face of the hand
some lit tle  telephone operator. Miss 
Crystal Dunbar. On enquiry, we were 
informed th a t  she resigned to accept 
a position in the mercantile  establish
m ent of J. T. Mason, at Niagara, 
Wis. She left a host of friends at 
Sagola.

Schoch & H'allam have completed 
several improvements to their jewelrv 
store a t  Marquette ,  the m ost  notable 
being a f ront  of m ost  unique design, 
the idea being original with Mr. Hal- 
lam’s brother,  who is an architect and 
con tractor  of more than ordinary a t 
tainments. T he  front would have to 
be seen to be appreciated. The  l ight
ing system used in the front is most 
effective.

W e fear tha t  the friendly relations 
established between the Duluth.  South 
Shore & \ t l a n t i c  Railway and the 
United Commercial T ravelers  of 
Michigan hang at the present  time on 
only a  very slender thread. The 
Michigan Railway Commission is hav
ing its troubles with that  company, 
but declines at the present  time to 
make any of the grievances public. 
It  has communicated with the Grand 
Counselor and the Grand Executive 
Committee.

No, B ro ther  Rockwell, U ra  Donald 
wasn’t the only absentee at the b ir th 
day partv of B ro ther  Stowe. H onks  
from Auto Council was absent and 
also Kaleidoscopic Kinematics—w h a t
ever tha t  means— from Kalamazoo. 
I t  was too bad that the United States 
mails went  back on us, as we mailed 
our letter  in good time, but for some 
reason it didn’t reach the T radesm an 
office until the presses were rolling off 
the last forms of the m onster  edition 
of which we are all so proud.

U ra  Donald Laird.

Jaun ty  Jo t t ings  F ro m  Jackson.
Jackson, Nov. 10—O . H. Fausel, 

230 Chittock avenue, is the newly 
made m em ber of Jackson Council. 
No. 57. Mr. Fausel represents the 
H ir th -K rause  Co., of Grand Rapids, 
and is a busy man. H e  even had a 
telephone call while at the Council 
rooms.

A. E. W alw or th  is also a m em ber 
once more, having come back with 
his withdrawal card and was re-in
stated last Saturday evening. W e 
had a large a ttendance at this com 
bination meeting and interest is con
stantly  increasing. E. A. Gifford 
gave an interesting black board en
ter ta inm ent in the juggling  of figures 
and Leon H ard y  sang some of his 
songs th a t  please.

Perhaps there is no one more en 
thusiastic over his work  than W. H. 
Lyons,  who sells the  output of Ber- 
ton E. P o o r ’s cigar factory, of Jones-

ville. Will is a loyal m em ber of 
Jackson Council  and lives in our 
city. The  cigar is called the B. E. P. 
and the quality of the cigar, together  
with Mr. Lyon’s salesmanship, are 
making it very popular with a large 
num ber of dealers and smokers

T hè  coffee always is good when 
made by A. W. Town and he made 
it last Saturday night.

“The  Jobber 's  Justification” is the 
subject of an article by Mr. Crissy 
in the Saturday Evening Post  of 
Nov. 1. Mr. Crissy does not only 
justify the jobber in his existence, 
but he shows in a sane and logical 
m anner that  he is a very necessary 
factor between the producer and con
sumer and in a conclusive way he 
figures him out of the high cost of 
living. I t  m ight be a beautiful theory 
to do away with the middleman, but 
the jobber is ju s t  as essential in any 
line as elevators are for the storing 
and handling of grain  W ith  our 
ever increasing population, who 
vyould deem it safe to live in a State  
like Michigan without the many jo b 
bing houses, with their large stocks 
of merchandise, blending the fat 
years with the lean and extending 
their financial strength,  both toward 
the m anufacturer  and the retailer? 
This  is a very in teres ting  subject  
and a careful study of it will show 
in many cases that the cost of living 
is really  lowered and not increased 
by the jobber, who is destined by the 
laws of commerce to a lways remain 
with us.

T he  Michigan State  Cannery say 
that they grow, can and sell their 
own products. It is located at Jack- 
son and the word “ H om e” is dis
played on the labels of their canned 
products, which are seen on many 
re ta ilers’ shelves. W e  are wondering 
if it would have any effect on the 
sale of these goods if the label stated 
tha t  they were canned at the Michi
gan State  Prison? Perhaps some of 
our worthy U. C. T. correspondents 
might give us their opinion.

Spurgeon

News I tem s F ro m  the Soo.
Sault Ste. M arie, Nov. 10—T here  

will not be m uch news from  the Soo 
this week, as the larger p a rt of the 
male population has taken to  the 
woods. Sunday was the big day for 
m oving and vehicles of all descrip
tion w ere pressed  into service, c arry 
ing baggage and cam ping outfits to 
the different points, and fo r the next 
tw o weeks there will be all kinds of 
hunting  sto ries and rep o rts  of the 
w ood 's progress.

Chas O. P reg itzer and p a rty  left 
M onday for the Neebish, w here they 
will occupy Mr. P reg itzer’s new cab
in. T hey have taken along a first- 
class chef, form erly  of the W aldorf, 
and the bill-of-fare will com pare 
favorably w ith m ost of the $5 houses 
th roughou t the country .

T he traveling  m en covering the 
South Shore and Soo L ine lum ber 
cam ps are investing  in high rubber 
boots and snow  shoes this week, as 
m any long hikes are predicted as the 
trains are running irregu lar and very 
late  w ith the thousands of hunters 
w ho are sca ttering  th roughou t the 
copper country  and near the Soo.

John Ross, the colored man who 
fell in the canal last week and was 
drowned, is yet in the canal. I t  may 
be possible tha t  the body will not 
be found until  it reaches the head 
and can be taken from the grates.

T he revival m eetings a t the tab er
nacle are going in full blast, w ith  an 
attendance of about 2,000 at each 
m eeting. T he Sunday m eetings were 
largely  a ttended, as m ost of the 
traveling  m en were in the city and 
can alw ays be relied upon as being 
p resen t a t a ga th e rin g  of this nature.

W. G. Tapert.

T h e  door of success is in front of 
every one, but  there  are many who 
never find the keyhole.
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IDRUGS '““ DRUGGISTS SUNDRIES
t f . - k  i
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M ichigan Board of Pharmacy. 
P res id e n t—W ill E . Collins, Owosso. 
S e c re ta ry —E. T. Boden, B ay  C ity. 
T re a s u re r—E. E . E au lk n er, B elton . 
O th e r M em bers—J o h n  J . Cam pbell, 

P igeon ; C has. S. K oon, M uskegon.
G rand  R apids M eeting—N ovem ber 18, 

19 an d  20.

M ichigan State Pharm aceutical A sso c ia 
tion.

P re s id e n t—D. G. Look, Lowell. 
V ice -P re s id en ts—E. E . M iller, T rav e rse  

C ity ; C. A. W eaver, D etro it.
S e c re ta ry 4—V on W . F u rn iss , N ashv ille . 
T re a s u re r—Ed. V arnum , Jonesville . 
E x ecu tiv e  C om m ittee—D. D. A lton, 

F rem o n t; E d. W . A ustin , M idland; C. 
S. Koon, M uskegon; R. W . C ochrane, 
K a lam azoo ; J a m e s  R obinson, L an s in g ; 
G ra n t S tevens, D etro it.
Michigan Pharm aceutical Trave lers’ A s 

sociation.
P re s id e n t—Geo. H . H alp in , H olland. 
S e c re ta ry -T re a s u re r—W . S. L aw ton , 

G rand  R apids.
Grand Rapids D rug Club  

P re s id e n t—W m . C. K irchgessne r. 
V ice -P re s id en t—E. D. De L a  M ater. 
S e c re ta ry  and  Treasures-—W m . H.

"^E xecu tive  C om m ittee—W m . Quigley. 
C h a irm a n ; H en ry  R iechel, T heron  F orbes.

Some Reasons W hy H ot Soda Pays.
A lthough the num ber of d ruggists 

who have put in hot soda appara tus is 
considerable, there  are  still many 
th ro ughou t the country  who have 
failed to  avail them selves of this 
source of income. T here  is really  no 
excuse for the d ruggist w ho owns a 
soda fountain— and it is hard  to  find 
a druggist who does not ow n one 
to  allow his soda appara tus to -lie 
idle th roughou t several m onths of the 
year, when at little  cost he can p ro 
vide him self w ith a handsom e hot soda 
apparatus, and thus make the soda de
p artm en t a profit-y ielder th rough  the 
en tire  year. A com plete ho t soda 
outfit can be put in for as low as $5, 
and the finest of hot soda apparatus 
can be installed a t front $200 to  $300. 
T he m ost e laborate  appara tus ought 
to  pay for itself in a single season.

T he druggist who is so situated  as 
to be able to  draw- a good male cus
tom  can m ake his hot soda trade even 
m ore profitable than the cold. The 
m ajority  of m en w ho drop in to  a sa
loon during  the noon hour or a t night, 
or when com ing hom e from  some 
place of am usem ent, for a b it of cold 
lunch, and drink a glass o r tw o o! 
beer or whisky, do not do so because 
they really w ant the drinks, but to  
satisfy the cravings of a hungry  stom 
ach. L et the d ruggist once ge t these 
m en to  try  a cup of ho t bouillon, dain
tily  served w ith a crisp biscuit or 
cracker, or a hot dish of coffee or 
chocolate, the chances are th a t they 
will becom e regular pa tro n s of the 
soda fountain. T h ere  is not a single 
valid reason why the d ruggist should 
no t reach out for th is trade  and keep 
his fountain runn ing  and earning 
som ething all the time.

Some druggists, w hen asked w h ; 
they do not handle hot soda, say th a t 
it doesn’t pay. Now, if a d ruggist

sells cold soda all the year around, a 
hot appara tus on his coun ter will sell 
enough cold soda to  m ake the p ro p o 
sition pay, even though  the sale of 
hot soda itself be very sjight. People 
who have w atched the business for 
years know th a t hot soda stim ulates 
the sale of cold soda. T h ere  are v a r
ious reasons for this. A ho t appara
tus on your coun ter is an advertise
m ent th a t there  is still som ething 
doing, and th a t the soda fountain  has 
no t been given over to  the roaches for 
the w in ter m onths.

T hen  say, for instance, th a t four 
people will walk up to  your soda 
counter. T w o of them  will take hot 
soda and tw o of them  will call for 
cold soda. T he ho t soda helps sell 
the cold soda, and the reverse  is, of 
course, true. M anufacturers know  
this to  be a fact. Now, if a d ruggist 
does n o t sell cold soda all the year, 
he certain ly  ought to  carry  ho t soda 
to  keep th a t end of the s to re  alive. 
An abandoned soda fountain  is a 
cheerless sight. You know  the scene 
—em pty boxes piled up, and roach 
tra ils  traced  aim lessly here and there.

O th e r d ruggists, w hen asked why 
they do not handle ho t soda, say 
th a t it is too m uch trouble. Now, if 
hot soda is too m uch trouble, b re a th 
ing is too much trouble. H o t soda 
isn’t any trouble. H ere  is a business 
th a t can certain ly  be carried  on a t a 
m inim um  expenditure of m oney, effort 
and time. T here  is no bew ildering 
a rray  of flavors to  carry  in stock. 
O nly a few different drinks are in de
m and. M ost of these you do not 
m ake yourself, but buy ready for the 
addition of hot w ater. All of these 
m ay be bough t in sm all packages.

T he finer hot soda appara tuses are 
even autom atic, regu la ting  the supply 
of gas and the w ater supply. You d f> 
not even have to  w atch  them . T he 
sm allest appara tus requ ires very  l it
tle care. H o t soda is certain ly  not a 
p roposition  involving m uch “ trouble. ’ 
I t  would seem th a t the sm allest store 
o ugh t to  be able to  w ork  up a ho t 
soda business th a t w ould yield a profit 
of a dollar a day. A dollar a day 
isn ’t w orth  the trouble , you say. M ay
be not, but even th a t w ould pay the  
rent. In  all these  th ings it m ust be 
rem em bered th a t th ere  is som ething 
m ore than  a d irect profit involved. 
H o t soda, like cold soda, pays an in
d irect profit. I t  gets people into the 
store. I t  show s th a t you are alive.

If you have a tran sfe r corner, w here 
people wait on cold b lustering  days, 
ho t soda is a lm ost a necessity. You 
can’t afford to  be w ithout it. B usi
ness comes to  you a t such a location, 
but m any a profitable hot soda busi
ness has been built up in an ap p aren t

ly  unprom ising  field. D on’t go into 
the ho t soda business, how ever, if 
you are go ing to  condem n it before 
hand w ithout a trial.

Give it a fair chance and it will 
earn you som e m oney, and act as 
an advertisem en t for you as well.

Speaking of advertisem ents, outside 
of p rin te r’s ink, one of the best seen 
th is sum m er was a five-foot th e r
m om eter w hich a d rugg ist displayed 
in one of our large tow ns. A th e r
m om eter is alw ays a cen ter of a ttra c 
tion in hot w eather, and a five-foot 
th erm o m eter is ap t to  a ttra c t m ore 
than  a casual glance. T h e  read ings of 
th is particu lar therm o m eter w ere of
ficially quoted  every day by four n ew s' 
papers w ith a com bined circulation  of 
about 200,000. T his d ru g g ist’s nam e 
w ent before half a m illion people 
daily w ithout it costing  him a cent 
o th er than  the orig inal cost of the 
therm om eter. R a th e r easy ad v ertis
ing, this.

I t  is not wise to  w ait until snow 
flies before o rd e rin g  your h o t soda 
goods. O rd er early, especially if you 
are  no t near a w holesaler. T h ere  are 
enough late  o rd e re rs  to  snarl up sh ip
m ents, so don’t  add your nam e to  the 
num ber. I t  is well to  be ready  for the 
first cool nights.

In  som e sections they  have educated 
the people to  drink ho t soda in A u g 
ust. N o th ing  unreasonable  about this. 
People drink ho t coffee on the F o u rth  
of July, and also eat ice cream  at 
C hristm as. T he fact is, the people 
will buy w hatever you have to  sell, 
p rovided you offer it a ttrac tive ly . T he 
best hot soda tow n is n o t necessarily  
in Siberia. Some of our Southern  
Gulf tow ns sell as m uch hot soda as 
any o th er cities of th e ir size.

In buying hot soda accessories, a 
d ruggist has a fine chance to  display 
som e individuality. In  buying glass 
tum blers,you  haven’t m uch choice. You 
have to  take w hat y our neighbor has, 
and they are all very  much alike. But 
the hot soda field offers a m ore varied 
assortm ent. T here  are gorgeous red 
and yellow  m ugs for m alted m ilk and 
beef tea. T here  are dain ty  china cups 
and saucers for cocoa and chocolate. 
T here  are little  tu reen s for soup. 
T here  are odd-shaped cracker plates.

You can lay in a very  a ttrac tive  lot 
of counterw are  fo r a very  little  m on
ey. A nd ho t soda m ust be served 
dain tily  and a ttrac tive ly . You can
no t slop it and expect to  build up 
any g rea t am ount of trade . You 
m ust cater to  the eye as well as to  
the palate. H ave nice m ugs and  dain
ty  cups and saucers. T ry  to  pick out 
a p a tte rn  th a t will stam p your sto re  
w ith som e individuality. H ave paper 
napkins. If  the trade  dem ands them , 
have linen napkins. T he laundering  
of a napkin costs bu t a trifle. H ave 
crackers and w afers on hand, both 
sa lt and sw eet. Salted  w afers are  fine 
w ith beef tea  and clam broth , and the 
o rd inary  graham  w afer m akes a g rea t 
accom panim ent to  a cup of chocofate.

D on’t grow l th a t you are no t se t
ting  ou t a free lunch. N ot a b it of 
harm  in a d rugg ist se ttin g  out a free 
lunch if it is done taste fu lly  and 
brings business. A little  hot  soda 
business is a g rea t th in g  to w ork  with;

you can get such pleasing  effects w ith 
an outlay  of so little  m oney.

I t  m akes a fine advertisem ent for 
a little  store, even though  the busi
ness involved is n o t so very large. 
People notice these th ings and talk 
about them , and, if you will keep p lug
ging a t it, you will eventually  g e t the 
business. A sm all store  has a b e tte r 
chance to  be dain ty  w ith its hot soda 
accessories than  has a big store, for 
cups and saucers are hard  to  handle 
and w hen you are doing a rush ing  
business you are liable to  break  them . 
A large store, therefore, cannot o r
dinarily  m ake the a ttrac tiv e  display 
th a t is possible for a sm all store.

If you are runn ing  a soda fountain  
m enu card  or booklet, now is the 
tim e to ge t up a special edition given 
over to  hot soda.

T hese m ay be m ailed to  custom ers 
re tu rn in g  to  the city from  the sum m er 
reso rts , and will no t only boom  your 
hot soda business, but serve to  re 
m ind them  th a t you are still doing 
business at the old stand. If you have 
a large hot soda trade, you should by 
all m eans carry  a full line of the de
licious soups and b ro th s th a t are now 
m arketed  so tastefu lly . T he ho t soda 
business is g row ing  and m ore novel
ties are offered every year.

H o t soda helps sell cold soda.
A nd vice versa.
Have a general cleaning up before 

s ta rtin g  the ho t apparatus.
S ta rt w ith a sm all urn , if you feel 

dubious.
H o t soda is very  little  trouble.
Ice cream  can be sold in cold w eath 

er.
H o t soda is an advertisem ent.
T h e  various m anufacturers offer 

some handsom e and useful catalogues. 
T ake  a chance and  try  it.

Quotations on Local Stocks and Bonds 
Bid. A sked.

Am. G as & E lec. Co., Com.
Am. G as & E lec. Co., P fd .

Am. P ub lic  U tilities , Com. 
Am . P ub lic  U tilities , P fd . 
C itie s  Serv ice  Co., Com. 
C ities  S erv ice  Co., P fd . 
C itizens T elephone 
C om m ercial S av ings  B ank  
C om w ’th  P r . Ry. & L t., Com. 
C o m w 'th  P r . Ry. & L t., P fd . 
Elec. B ond D eposit, P fd . 
F o u r th  N a tio n a l B ank  
F u rn itu re  C ity  B rew in g  Co. 
Globe K n itt in g  W orks, Com 
Globe K n itt in g  W orks, P fd .
G. R. B rew in g  Co.
G. R. N a tio n a l C ity  B an k  
G. R. Sav ings B ank  
K e n t S ta te  B ank  
L inco ln  G as & E lec. Co. 
M acey C om pany, Com.
M acey C om pany, P fd . 
M ich igan  S u g a r C om pany  Com 
M ich igan  S ta te  Tele. Co., Pfd. 
N a tio n a l G rocer Co., P fd .
Old N a tio n a l B an k
P acific  G as & E lec. Co., Com
P eop les S av ings  B an k

U n ited  L ig h t & R y., Com.

U n ited  L ig h t & R y., 2nd P fd .
(new )
Bonds.

C h a ttan o o g a  G as Co. 1927 95 97
C itizens  Tele. Co., 6s 1923 101% 102 
Com. P o w er Ry. & L t. Co. 6s 97%

..75 77
45 47

332 335
105 107

50 53
74 76
76 78
69 71
77 79

215
■ 49% 50V

74 76
60 65

212
59 61

125 135
96 100

145 155
175 178
240
260 264
20 25

200
94 96

i. 30 36
90 95
85 88

205 207
. 33% 34V
250

l. 15 17
. 66 68
. 40 42
• 60% 62

78 80
. 77 78

72 74

F lin t G as Co.
G. R. E d ison  Co.
G. R. G as L ig h t Co. 
G. R. R ailw ay  Co. 
K alam azoo  G as Co. 

N ovem ber 12, 1913.

1924 96 97%
1916 98% 100
1915 99 100
1916 100 101
1920 95 100

Putting It Off. 
‘H e ’s a m ean m an.” 
‘H ow  so?”
“W hen his little  girl begs for an 

ice cream  sundae, he asks her if she 
w ouldn’t ra th e r have a gold w atch  
w hen she’s 19.”
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WHOLESALE DRUG PRICE CURRENT
A cids

A cetic  ................. . 6 @ 8
B oric  ................... 10 @ 15
C arbolic  ............... 19 @ 23
C itric  ................. 70 @¡ 75
M u ria tic  ............. . 1%@ 5
N itric  ................... ,. 5%@ 10
O xalic ................. . 13 @ 16
S u lphuric  ........... . 1%@ 5
T a r t a r i c ............. . 38 @ 45

Am m onia

W ate r , 26 deg. . .  6%@ 10
W ate r , 18 deg. . .  4%@ 8
W a te r  14 deg. . . .  3%@ 6
C arb o n a te  ......... . 13 @ 16
C hloride ............. 12 @ 15

Balsam s

C o p a i b a ............. 75@1 00
F ir  (C an ad a ) . . 1 75@2 00
F i r  (O regon) ___ 40 @ 50
P e r u ..................... . .2  25@2 50
Tolu ..................... 1 00@1 25

B erries
C ubeb .....................  66 @ 76
F ish  .........................  15® 20
J u n ip e r  .....................  7® 10
P rick ley  A sh  . . .  @ 50

Barks

O assia  (o rd in a ry ) 25 
C ass ia  (S aigon ) 65® 75
E lm  (pow d. 25c) 25® 30 
S a ssa fra s  (pow . 30c) @ 25
Soap C u t (pow d.

2 5 c ....................... 15 @ 20

Extracts
L icorice  .................  24® 28
L ico rice  pow dered  25® 30

Flowers

A rn ica  ...................  18® 25
C ham om ile  (G er.) 25® 35 
C ham om ile  (R om .) 40® 50

Gums
A cacia , 1 s t ...........  40® SO
A cacia , 2nd ...........  35® 40
A cacia, 3d ............... 30® 35
A caccia , S o rts  . . . .  @ 20
A cacia  P o w d e red  35® 40 
A loes (B arb . P ow ) 22® 25 
A loes (C ape P o w ) 20® 25
A loes (Soc. P ow d .) 40® 50
A sa fo e tid a  .............  75® 1 00
A safoe tida , Pow d.

P u r e .................  @ 75
U. S. P . Pow d. @1 00

C am p h o r ...............  55® 60
G ua iac  ...................  35® 40
G uaiac , P o w d ered  50® 60
K ino .........................  @ 40
K ino, P o w d ered  . .  @ 4 5
M y rrh  .......................  @ 40
M yrrh , P o w d ered  . @ 50
O pium  .................  6 80@7 00
O pium , Pow d. . .  8 75@8 95 
O pium , G ran . . .  8 90@9 10
S hellac  .................  28® 35
Shellac, B leached  30® 35 
T ra g a c a n th  N o. 1 1 40® 1 50 
T ra g a c a n th , P ow  75® 85 
T u rp en tin e  ........... 10® 15

Leaves

B uchu  ...................  1 85 @2 00
B uchu , Pow d. . .  2 00@2 25
Sage, bu lk  ........... 18® 25
Sage, %s L oose . 20® 25 
Sage, P o w d e re d ..  25® 30
Senna , A lex  ........... 45® 50
S enna, T in n ........... 15® 20
S enna , T inn , Pow . 20® 25 
U v a  U rsi ..................10® 15

Oils
A lm onds, B itte r ,

t ru e  ...............  6 00® 6 50
A lm ond, B itte r ,

a r t i f i c i a l ...........  @1 00
A lm onds, Sw eet,

t ru e  ...............  90® 1 00
A lm ond, Sw eet,

im ita tio n  . . . .  40® 50
A m ber, c ru d e  . . .  25@ 30 
A m ber, rec tified  . 40® 50
A nise ...................  2 25@2 50
B e r g a m o n t ......... 7 50® 8 00
C a jep u t .................  75® 85
C ass ia  ............... 1 50@1 75
C asto r, bbls. and

can s  ...........  12% @ 15
C ed ar L e a f ........... @ 85
C itro n e lla  .............  @ 60
Cloves ...................  1 50@1 75
C ocoanut ............. 20® 25
Cod L J v e r ............. 1 25@1 50
C o tton  S e e d ......... 90@1 10
C ro ton  ...................  @1 60

C ubebs ...................  @4 50
E rig e ro n  ............... @2 50
E u c a ly p tu s  ......... 75® 85
H em lock, p u re  . .  @1 00
J u n ip e r  B errie s  . .  @1 25
J u n ip e r  W ood . .  40@ 50
L ard , e x tra  ......... 85® 1 00
L ard , No. 1 ___  75® 90
l,av e n d e r  F lo w ers  @4 50
L avender, G arden  85 @1 00
L em on .................  5 50@6 00
L inseed , boiled, bol @ 49
L inseed , bid  le ss  ..53@  58
L inseed , raw , bbls. @ 48
L inseed , ra w  less 52@ 57
M u sta rd , tru e  . .4  50@6 00 
M usta rd , a r t if i 'l  2 75@3 00
N eats fo o t ........... 80® S5
Olive, p u re  ......... 2 50@3 50
Olive, M alaga,

yellow  ........... 1 60® 1 75
Olive, M alaga,

g reen  ........... 1 50® 1 65
O range, sw e e t . .4  75@5 00 
O rganum , p u re  1 25 @1 50 
O riganum , com ’l 50® 75
P en n y ro y a l ......... 2 25@2 50
P ep p e rm in t . . . .  4 00@4 25 
Rose, p u re  . . .  16 00@18 00
R o sem ary  F lo w ers  90@1 00 
Sandalw od , E . I. 6 25 @6 50 
S a ssa fra s , tru e  80® 90
S a ssa fra s , a r t if i’l 45@ 50
S p e a rm in t ........... 5 50@6 00
Sperm  .................  90@1 00
T a n sy  ...................  5 00 @5 50
T a r, U S P  ........... 30® 40
T u rp en tin e , bbls. @ 52
T u rp en tin e , le ss  55® 60
W in te rg reen , tru e  @5 00 
W in te rg reen , sw ee t

b irch  ........... 2 00® 2 25
W in te rg reen , a r t ' l  50® 60
W orm seed  ........... 3 50@4 00
W orm w ood ___  6 00®6 50

D ig ita lis  .................  @ 60
G en tian  .................  ® 60
G inger ...................  ® 95
G uaiac  ...................  @1 05
G uaiac  A m m o n .. .  @ 8 0
Iod ine .....................  @1 25
Iodine, C olorless @1 25
Ipecac  .....................  ® 75
Iron, clo...................  @ 60
K ino .......................  @ 80
M yrrh  .....................  @1 05
N ux V om ica . . . .  @ 70
O pium  .....................  ®2 00
O pium  C am ph. . .  @ 6 5
O pium , D eodorz’d @2 25
R h u b a r b .................  @ 70

P a in ts
Lead, red  d ry  . .  7%@ 1(
Lead, w h ite  d ry  7% ® 10 
L ead, w h ite  oil 7% ®  lfl 
O chre, yellow  bbl. 1 @ 1 %  
O chre, yellow  less 2 @ 5
P u t t y ..........................2%@ 5
Red V en etian  bbl. 1 ® 1% 
Red V en e t’n, less  2 @ 5
S haker, P re p a re d  1 40@1 50 
V erm illion, E ng. 90® 1 00 
V erm illion, A m er. 15® 20
W hiting , bbl...........  1® 1%
W h itin g  .....................  2® 5

Insectic ides
A rsen ic  ...................  6® 10
Blue V itrol, bbl. @ 6 %
Blue V itro l le ss  7® 10
B ordeaux  M ix P s t  8® 15 
H ellebore, W h ite

p o w d e r e d ___  16® 20
In sec t P ow der . .  20® 35 
Lead A rsen a te  . .  8® 16
Lim e & S u lphu r

Solution, gal. 15® 25
P a r is  G reen  . . .  15% @ 20

Potassium
B ica rb o n a te  . . . .  15® 18
B ich ro m ate  . . . .  13® 16
B rom ide ...............  45® 55
C arb o n ate  ......... 12® 15
C h lo ra te , x ta l  an d

pow dered  . . .  12® 16
C h lo ra te , g ra n u la r  16@ 20
C yanide .................  30® 40
Iodide .....................3 20 0  3 40
P e rm a n g a n a te  . .  15® 30
P ru ss ia te  yellow  30® 35 
P ru ss ia te , red  . .  50® 60
S u lp h a te  : ............. 15® 20

Roots
A lk a n e t .................  15® 20
Blood, pow dered  20® 25
C alam us ...............  35® 40
E lecam pane , pwd. 15® 20 
G en tian , pow d. . . 1 2 ®  16 
G inger, A frican ,

pow dered  . .  15® 20
G inger, J a m a ic a  22® 25 
G inger, Jam a ic a ,

pow dered  . . . .  22® 28 
G oldenseal, pow d 6 25@6 50 
Ipecac, powd. . .  2 75@3 00
L icorice  ...............  14® 16
Licorice, powd. 12® 15
O rris, pow dered  25® 30
Poke, pow dered  20® 25
R h u b arb  ........... 75®1 00
R hubarb , powd. 75®1 25 
R osinw eed, powd. 25® 30
S a rsap a rilla , H ond.

g ro u n d  ........... @ 50
S a rsa p a r illa  M exican ,

g ro u n d  ........... 25® 30
Squills ...................  20® 35
Squills, pow dered  40® 60
T um eric , powd. 12@ 15
V alerian , powd. 25@ 30

Seeds
A nise  ................... 15® 20
A nise, pow dered  22® 25
B ird, I s  .................  8@ 10
C an a ry  .....................  9® 12
C araw ay  ............... 12® 18
C ard am o n  ......... 1 75®2 00
C elery  ...................  30® 35
C o rian d er ............. 12® 18
Dill .........................  25® 30
F en n e ll ...................  ® 30
F la x  .......................  4® 8
F lax , g round  . . . .  4® 8
F oen u g reek , pow. 6® 10
H em p ......................... 5® 7
L obelia  ...................  ® 50
M u sta rd , yellow  9® 12
M u sta rd , b lack  . .  9® 12
M u sta rd , powd. 20® 25
P oppy  ...................  15® 20
Q uince ...............  75®1 00
R ap e  .....................  6® 10
R abad illa  ...............  25® 30
S abad illa , powd. 35 @ 45
Sunflow er ........... 6® 8
W orm  A m erican  15® 20 
W orm  L e v a n t . .  40® 50

Tinctures
A con ite  ................. @ 75
Aloes ....................... @ 65
A rn ica  ................... @ 60
A sa fo e tid a  ........... @1 00
B elladonna  ........... @ 60
B enzoin  ................. @ 90
B enzoin  Com pound @ 90
B uchu  ................... @1 00
C an th a rad ie s  . .  .
C apsicum  .............
C ardam on  ...........

@1 00 
@ 90 
@ 95

C ardam on , Comp. @ 65
C atech u  ................. ® 60
C inchona  ............... @1 05
C olchicum  ............. @ 60
C ubebs ................ @ 1  20

M iscellaneous
A cetan a lid  ........... 30® 35
A lum  .......................  3® 5
A lum , pow dered  an d

g ro u n d  ........... 5® 7
B ism uth , S u b n i

t r a te  ............. 2 10@2 25
B o rax  x ta l  o r

pow dered  . . .  6® 12
C an th a rad ie s  po. 2 00@2 25
Calom el ................. 1 20® 1 30
C apsicum  .............  20® 25
C arm ine  ...............  @3 50
C assia  B uds ___  @ 40
Cloves .................  30® 35
C halk  P rep a re d  . .  6® 8% 
C halk  P re c ip ita te d  7@ 10
C hloroform  ......... 38® 48
C hloral H y d ra te  1 00®1 15
C ocaine ................. 4 20®4 50
Cocoa B u tte r  ____ 50® 60
C orks, lis t, less 70%
C opperas, bb ls..............@
C opperas, less  . . .  2® 5
C opperas, Pow d. 4® 6
C orrosive Sublm . 1 05®1 10 
C ream  T a r t a r  . . .  30® 35
C uttlebone  ........... 25® 3aT
D ex trine  ............... 7® 10
D over's  P o w d er 2 00@2 25 
E m ery , all Nos. 6@ 10
E m ery , pow dered  5® 8
E psom  S alts , bbls @ 1% 
Epsom  S alts , less  2*6@ »
E rg o t .....................  1 50® 1 7iJ
E rg o t, pow dered  1 80®2 00
F lake  W h ite  ........  12® 15
F orm ald eh y d e  lb. 10® 15
G am bier ............... 6® 10
G elatine  .................  35® 45
G lassw are, full cases  80% 
G lassw are, less 70 & 10% 
G lauber S a lts  bbl. @ 
G lauber S a lts  less 2® 5
Glue, b row n . . . . 11® 15
Glue, brow n g rd 10@ 15
Glue, w h ite  ........ . 15® 25
Glue, w h ite  grd 15® 20
G lycerine ........... 23%@ 30
H ops ....................... 50® 80
Indigo ................... 85®1 00
Iodine ................... .4 35@4 60
Iodoform  ...............5 40@5 60
I.ead  A ce ta te  . . . . 12® 18
L ycopdium  ......... 55® 65
M ace ....................... 80® »0
M ace, pow dered 90@1 00
M entho l ............. 5 50@6 00
M ercury  ................... 75® 85
M orphine, all brd 4 55 @4 80
N ux V om ica ___ @ 10
N ux  V om ica pow @ 15
P epper, b lack  pow 20 @25
P epper, w h ite  . .  
P itch , B urgundy

30 @ 35
10® 15

Q uassia  ................. 10® 15
Q uinine, all b rd s  . .25@36%
R ochelle S a lts  . . . 23® 30.
S acch arin e  ......... 1 50@1 75
S a lt P e te r  ........... 7 %® 12
Seld litz  M ix tu re  . . 20® 25
Soap, g reen  ___ 15® 20
Soap, m o tt c as tile 10® 15
Soap, w h ite  c as tile

case  ............... @6 25
Soap, w h ite  cas tile

less, p e r  b a r @ 68
Soda A sh ............... 1%@ 6
Soda B ica rb o n a te 1%@ 5
Soda, Sal ............... 1® 4
S p ir its  C am phor . . @ 75
S u lphur roll . . . . 2%@ 5
S u lp h u r Subi.......... 2%@ 5
T a m a rin d s  ........... 10® 15
T a r t a r  E m etic  . . 40® 50
T u rp en tin e  V enice 40® 50
V an illa  E x t. p u re  1 00<o>l 50
W itch  H aze l ----- 65@1 00
Zinc S u lp h a te  . . . 7® 10

Grand Rapids. HAZELT1NE & PERKINS DRUG CO.

O ur holiday line of samples has now been on display about tw o m onths 
here in our store in Grand Rapids and yet contains a quan tity  of desirable 
m erchandise for the  belated buyer. We alw ays hold ourselves som ewhat in 
readiness a f te r  Novem ber 1st, to take  care of those who could not be w ith 
us earlier in the  season. This line together w ith  our ex tensive  stock of 
staple sundries, sta tionery  and sporting  goods will enable you to get from  us 
during November an assortm ent th a t will be entirely  satisfactory.

Our Home—Corner Oakes and Commerce

“AMERICAN BEAUTY” Display Case No. 412-one JlY. of more than one hundred models of Show Case, 
Shelving and Display Fixtures designed by the Grand 
Rapids Show Case Company for displaying all kinds
of goods, and adopted by the m ost progressive stores o f  Am erica. 

G R A N D  RA PIDS SH O W  CA SE CO., Grand Rapids, M ichigan
T h e  Largest Show  Case and Store Equipm ent Plant in the W orld 

Show Rooms and Factories: N ew  Y ork, G rand Rapids, Chicago, Boston, Portland

F O O T E  & J E N K S *  C O L E M A N ’S ( B R A N D )

T erpeneless L e m O I l  H l l ( !
Insist on getting Coleman's Extracts from you

FO O TE & JENK S,

1 High c la s s  Vanilla
jobbing grocer, or mail order direct to

Jackson, Mich.

Four Kinds of Coupon Books
are manufactured by us and all sold on the same 
basis, irrespective of size, shape or denomination.
Free samples on application.

TRADESMAN COMPANY, Grand Rapids, Mich.
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G R O C E R Y  P R IC E  C U R R E N T
These quotations are carefully corrected weekly, within six  hours of mailing, 

and are intended to be correct at time of going to press. Prices, however, are 
liable to change at any time, and country merchants will have their orders filled 
at market prices at date of purchase.

A D V A N C E D D E C L IN E D

Index to M arkets
B y  C o lu m n s

Col.
A

A m m onia .......................  J
Axle G rease  ...................  1

B
Baked Beans ................ J
B ath  B rick  .......................  J
B lu in g :..............   J
B reakfast Food ............ j
Brooms ...........................  J
Brushes ...........................  |
B u tter Color .................  1

C
C andles ................................ J
Canned Goods ...............
Carbon Oils ...................  5
C atsu p  ...............................  ;
C h e e se ............................... ;
Chewing G um  .............. £
Chicory ...........................  5
Chocolate .......................  i
C lo thes L ines  .................  *
Cocoa ............................... 5
Cocoanut .......................  i
Coffee ..............................  2
C onfections .....................  *
Cracked W heat ............ ¡j
Crackers .......................  “• 5
C ream  T a rta r  .............. ®

D
D ried  F ru its  ...................  6

F
F arn iaceo u s  Goods . . . .  ®
F ish in g  T ack le  . . ........... ”
Flavoring Extracts . . .  '
Flour and F e e d .............. ‘
F ruit J a rs  .....................  *

Q
G elatine ............................ 1
Brain B ags ...................  1

H
H erbs ...........   I
H ides and P e l t s ............ «
Horse Radish .............. *

J
Jelly ............................... !
Jelly Glasses ................ *

M
M acaroni .....................  *
Mapleine ......................... *
Meats, Canned ............ J
Mince M ea t .................  •
Molasses .........................  *
M ustard .........................  *

N
N uts ............................... 4

O
Olives .............................  *

*» ,Pickles ............................. f
P ipes ................................. |
P laying Cards ...............  |
P otash  ............................. 5
Provisions...................... *

R
R i c e ..................................  }
Rolled Oats ..................  »

8
Salad D re s s in g .............. 9
S a le ra tu s  .........................  «
Sal Soda ........................ *
Salt ................................  »
Salt Fish ......................... *
Seeds ............................... J«
Shoe Blacking .............. 1»
Snuff ............................... J»

S tarch ............................. JO
Syrups .............................  10

T
Table Sauces ................ JO
Tea ................................. *"
T o b a c c o ............... 11. H . J3

V
Vinegar ...........................  13

W
W lcklng .........................  J*
W oodenware .................  1«
W rapping P ap er ........  14

Y
Yeast O a k s .....................  14

AMM ONIA
Doz.

12 oz. ovals 2 doz. box 75 
A X LE G R EA SE 

F ra z e r’s.
l ib . w ood boxes, 4 doz. 3 00 
1Tb. tin  boxes, 3 doz. 2 35 
3%Tb. t in  boxes, 2 doz. 4 25 
10Tb. pails , p e r  doz. . .6  00 
15Tb. pails , p e r doz. . .7  20 
251b. pails, p e r doz. ..1 2  00 

BA KED  BEANS
No. 1, p e r doz..........45@ 90
No. 2, p e r doz..........75@1 40
No. 3, p e r doz. . ..85@ 1 75 

BATH BRICK 
E n g lish  .........................  95

BLUING
J e n n in g s ’.

C ondensed P e a rl B lu ing  
Sm all C P  B luing , doz. 45 
L arg e  C P  B luing , doz. 75

B R E A K FA ST  FOODS
A petizo, B iscu its  ......... 3 00
B ea r Food, P e tt l jo h n s  1 95 
C rack ed  W h ea t, 24-2 2 50
C ream  of W h ea t, 36-2 4 50 
C ream  of R ye, 24-2 . .  3 00 
P o s ts  T o astie s , T.

No. 2 ............................ 2 SO
P o s ts  T o as tie s , T .

No. 3 ...........................  2 80
F arin o se , 24-2 ............. 2 70
G rape  N u ts  ................. 2 70
G rape  S u g a r F la k e s  . .  2 50 
S u g a r C orn F la k e s  . .  2 50 
H a rd y  W h ea t Food . .  2 25 
P o s tm a ’s  D u tch  Cook 2 75
HoUand R u sk  ............   3 00
K ellogg 's  T o as ted  R ice

B iscu it .......................  3 30
K ellogg’s T o as ted  R ice

F lak es  .........................  2 80
K ellogg’s T o as ted  W h ea t

B iscu it .......................  3 30
K rin k le  C orn F lak e  . .  1 75 
M ap l-W h ea t F lakes,

2 doz...............................  2 70
M ap l-W h ea t F lak es.

3 doz.............................. 2 80
M apl-C orn  F lak es  . . .  2 80 
M inn. W h e a t C ereal 3 75
A lg ra in  Food ...............  4 25
R alsto n  W h ea t Food 4 50 
R alsto n  W h t Food 10c 1 4b 
Saxon W h e a t Food . .  2 6C 
S hred  W h ea t B iscu it 3 60
T riscu it, 18 ...................  1 SO
P illsb u ry ’s B es t C er’l 4 25 
P o s t T av e rn  Special . .2 80 
Q u ak er Puffed  R ice . .4  25 
Q u ak er P uffed  W h ea t 2 85 
Q u ak er B rk fs t B iscu it 1 90 
Q u ak er C orn  F lak es  ..1  75 
V ic to r C orn F lak es  . . . 2  20 
W ash in g to n  C risps . . . 1  85
W h e a t H e a r ts  ............... 1 90
W h ea te n a  .....................  4 50
E v a p o r’d S u g a r C orn 90

BROOMS
F a n c y  P a rlo r , 25 lb . .4 5C 
P a rlo r , 4 S tr in g , 25 lb . 4 25 
S ta n d a rd  P a r lo r  23 lb. 3 75
Com m on, 23 lb ............... 3 25
Special. 23 lb ....................3 00
W areh o u se , 33 lb ............ 4 75
C om m on W h isk  ............. 1 00
F a n c y  W h isk  ..................1 25

B R U SH E S
Scrub

Solid B ack, 8 in ...........■. 75
Solid B ack, 11 in ..................95
P o in ted  E n d s  ...................  85

S tove
No. 3 .................................. 90
No. 2 .................................. 1 25
No. 1 .................................. 1 75

Shoe
No. 3 .................................  1 00
No. 7 ................................ 1.30
No. 4 .................................. 1 70
No. 3 .................................... 1 90

B U T T E R  COLOR 
D andelion , 25c s ize  . .2  00 

C A N D L ES
P araffine , 6s ...................  7%
P araffine , 12s ............... 8
W ick in g  ........................... 20

C A N N E D  GOODS 
A pples

3 lb. S ta n d a rd s  . .  @ 9 0
G allon ................. 2 75@2 85

B lack b erries
2 n>.......................... 1 50@1 90
S ta n d a rd  ga llons @5 40

Beans
B aked  ...................  85@1 30
Red K idney  . . . .  85@ 95
S t r i n g .....................  70@1 15
W ax  .......................  75@1 25

Blueberries
S ta n d a rd  .......................  1 80
G allon ...........................  7 00

Clam s
L ittle  N eck, l ib . . .  @1 00
L ittle  N eck, 21b. . .  @1 50

Clam  Bouillon
B u rn h a m ’s % p t ............2 25
B u rn h a m ’s p ts ..................3 75
B u rn h a m ’s  q ts ..................7 50

Corn
P a ir  .......................  65@ 70
Good .....................  90@1 00
F an cy  .....................  @1 30

French Peas 
M onbadon (N a tu ra l)

p e r  doz. ’. ............. ___1 75
G ooseberries

No. 2, F a ir  ......... .1 50
No. 2, F a n c y  . . . . . . . . 2 35

H om iny
S ta n d a rd  ................... 85

L obster
% lb ............................. ___ 1 85
% Ib ............................. . . .  .3 15

M ackerel
M usta rd , l ib ............. ___ 1 80
M u sta rd , 21b............ ___ 2 80
Soused, l% lb ............ ___ 1 60
Soused, 21b ............. ___2 75
T om ato , l i b .............. ___ 1 50
T om ato , 2 tb ............... . . . . 2 80

M ushroom s
H ote ls  ..................... @ 15
B u tto n s , % s ......... @ 14
B u tto n s , I s  ........... @ 25

O y sters
Cove, l i b .................... ..@ 95
Cove, "Zlb.................... ..@ 1 75

P lu m s
P lu m s ................. 90 @1 35

Pears in Syrup  
No. 3 cans, p e r  doz. . .1  50 

Peas
M a r r o w f a t ...........  90@1 00
E a rly  J u n e ----  1 10@1 25
E a rly  J u n e  s iftd  1 45@1 55

Peaches
P ie  .........................  1 00@1 25
No. 10 size  can  pie @3 25

Pineapple
G ra ted  .................  1 75@2 10
Sliced

F a ir  . 
Good . 
F an cy  
Gallon

Pum pkin
95@2 60

80 
90 

1 00 
2 15

@
R asp b errie s

S ta n d a rd  ...............
Salm on 

W arre n s , 1 lb. T a ll . .2  30 
W arre n s , 1 lb. F la t  . .2  40
Red A l a s k a ...........1 45 @1 50
M ed. R ed  A la sk a  1 25@1 35
P in k  A lask a  ........... @ 90

S ard in es
D om estic, %s ............. 3 25
D om estic, % M u sta rd  3 00 
D om estic, % M u sta rd  2 75
F ren ch , Vis ...............  7@14
F ren c h  %s ...................13 @23

S a u r  K ra u t
No. 3, c an s  ...................  90
No. 10, c an s  ..................2 40

S hrim ps
D unbar, 1st doz................1 30
D u n b ar, l% s  doz........... 2 35

S ucco tash
F a ir  .........................  90
Good .........................  1 20
F an cy  ................... 1 25 @1 40

S traw b e rr ie s
S ta n d a rd  .................
F a n c y  .....................

T o m ato es
Good .........................
F a n c y  .....................
No. 10 .......................

CARBON OILS 
B arre ls

P e rfec tio n  ...........
D. S. G asoline . .
G as M achine . .
D eodor’d  N a p ’a  .
C y linder ............. 29 @34%
E n g in e  ................. 16 @22
B lack, w in te r  . .  8 @10

C A T SU P
S n ide r’s  p in ts  .............  2 35
S n ide r’s  % p in ts  .......... I N

95
2 25

1 05 
1 35
3 25

@11
@18%
@30%
@18%

C H E E S E
A c m e ..........  @17%
B loom ingdale  . . . .  @17%
C arson  C ity  . . .  @17%
H o p k in s  ...............  @18
B rick  ...........................  @17%
L eiden  ...................  @15
L im b u rg e r ................ @17%
P in eap p le  ........... 40 @60
E d am  ...................  @85
S ap  Sago ............. @22
Sw iss, d om estic  @20

C H E W IN G  GUM 
A dam s B lack  J a c k  . . . .  55
A dam s S ap p o ta  ............. 55
B eem an’s P ep s in  ........... 55
B eech n u t .........................  60
C h ic lets  .............................  l  25
C olgan V iolet C hips . .  60
Colgan M in t C h i p s ___  60
D en tyne  ...........................  1 10
F la g  S pruce  ...................  55
J u icy  F ru i t  .....................  55
R ed  R obin  .....................  55
S'en Sen ( J a rs  80 pkgs,

$2.20) ................................ 55
S p earm in t, W rig ley s  60 
S p ea rm in t, 5 box ja r s  3 00 
S p ea rm in t, 3 box ja r s  1 80
T ru n k  S pruce  .................  55
Y u ca tan  .............................  55
Zeno .................................... 55

CHICORY
B ulk  .................................. 5
R ed .................................... 7
E ag le  .............................. 6
F ra n c k ’s .........................  7
S ch eu er’s .....................  6
Red S ta n d a rd s  ........... 1 60
W h ite  ...............................  1 60

CH OCO LA TE 
W a lte r  B ak e r & Co.

G e rm an 's  S w eet ......... 22
P rem iu m  ...........................  32
C a raca s  .............................  23

W a lte r  M. L ow ney Co.
P rem iu m , % s ...............  29
P rem iu m , % s .................  29

C L O T H E S  L IN E
P e r  doz.

No. 40 T w isted  C otton  95 
No. 50 T w isted  C otton  1 30 
No. 60 T w isted  C otton  1 70 
No. 80 T w is ted  C otton  2 00 
No. 50 B ra id ed  C otton  1 00 
No. 60 B ra ided  C otton  1 25 
No. 60 B ra ided  C otton  1 85 
No. 80 B ra ided  C o tton  2 25
No. 50 S ash  Cord ......... 1 75
No. 60 S ash  Cord ......... 2 00
No. 60 J u te  ...................  90
No. 72 J u te  ......................1 00
No. 60 Sisal ...................  85

G alvanized  W ire  
No. 20, each  100ft. long 1 9o 
No. 19, each  100ft. long 2 10 
No. 20, e ach  100ft. lo n g  1 90 
No. 19, each  100ft. long  2 10 

COCOA
B ak e r’s .............................. 37
C leveland .........................  41
Colonial, % s ...................  35
Colonial, %s ...................  33
E p p s .................................... 42
H e rsh e y ’s, %s ...............  30
H e rsh e y ’s, % s ...............  28
H u y le r ................................ 36
Low ney, % s ...................  33
L ow ney, % s ...................  33
L ow ney, % s ...................  33
Low ney, 5 ib. c an s  . . . .  33
V an  H o u ten , %s ......  12
V an H o u ten ,, % s .......  18
V an  H o u ten , % s ....... 36
V an H o u ten , I s  ......... 65
W a n -E ta  ............................ 36
W ebb .................................. 33
W ilber, % s .....................  33
W ilber, % s .....................  32

COCOANUT 
D u n h a m 's  p e r lb.

%s, 51b. case  ...........  30
%s, 51b. case  .............  29
%s, 151b. case  ...........  29
%s, 15Tb. case  ...........  28
Is , 151b. case  .............  27
% s & %s 151b. case  28 
Scalloped G em s . 7 . . . .  10
%s & % s p a ils  ...........16
B ulk, p a ils  .....................  14%
B ulk , b a rre ls  . . . . . . . .  13%
B ak e r’s B raz il S h redded  
10 6c pkgs., p e r  c ase  2 60
26 10c pkgs., p e r  case  2 60
16 10c a n d  33 5c pkgs.,

p e r  case  .....................  2 60
C O F F E E S  RO ASTED  

Rio
C om m on .........................  19
F a ir  .................................. 19%
Choice .............................  20
'F an cy  .............................  21
P e a b e r ry  .....................  23

S an to s
C om m on .........................  20
F a ir  .................................. 20%
C hoice ...........................  21
F a n c y  .............................  23
P e a b e r ry  .......................  23

M aracaibo
F a ir  .................................  24
C hoice .............................  25

M exican
Choice ...........................  25
F a n c y  .............................  26

G u a tem ala
F a ir  .................................  25
F a n c y  ...............................  28

J a v a
P r iv a te  G row th  . ...26@ 30
M and llng  ......................31@35
A ukola  ............................80@32

M ocha
S h o rt B ean  ................25@27
L ong B ean  ....................24@25
H. L. O. G.................... 26@28

Bogota
F a i r  .................................. 24
F a n c y  .............................. 26
E x ch an g e  M ark et, S teady  
S pot M arket, S tro n g  

P ack ag e
N ew  Y ork B asis

A rbuck le  .....................  21 50
Lion ...............................  23 50

M cL aughlin ’s XXXX 
M cL augh lin ’s X X X X  sold 

to  re ta ile rs  only. M ail all 
o rd e rs  d ire c t to  W . F. 
M cL augh lan  & Co., C hicago 

E x tra c ts
H olland, % g ro  boxes 95
Felix , % g ro ss  ............. 1 15
H u m m el’s foil, % gro . 85 
H u m m el’s  tin , % gro. 1 43 

C O N F E C T IO N E R Y  
S tick  C andy  P a ils

H o rehound  .......................  8
S ta n d a rd  .............................. 8
S tan d a rd , sm all ................8%
T w ist, sm all ......................9

C ases
Ju m b o  .................................. 8
Jum bo , sm all ..................8%
B ig S t i c k ............................ 8%
B oston  C ream  ................13

Mixed C andy
B roken  .............................. 8
C am eo ................................ 12
C u t L o a f ................................ 9
F a n c y  ..........   10%
F ren c h  C ream  ..............9
G rocers .........   6%
K in d e rg a rte n  ....................11
L ea d e r .................................. 8%
M aje s tic  .............................. 9
M onarch  ............................ 8%
N o v e lty  . .    10
P a r is  C r e a m s ....................10
P rem io  C ream s ..............14
R oyal .................................. 7%
Special .............................. 8%
V alley  C ream s ................12
X  L  O ................................. 7

Spec ia lties
P a lls

A uto  K isses  (b a s k e ts )  13 
B onnie  B u t te r  B ite s  ..16  
B u tte r  C ream  C orn . .  16 
C andy  C ra ck e rs  (b s k t)  15
C aram el D ice ................. 13
C ocoanut K ra u t  ...........14
C ocoanu t W affle s  .........14
Coco M acaroons ...........16
Coffy T o f f y ....................... 14
C ream . M arsh m allo w s lo  
D a in ty  M in ts  7 lb . t in  15
E m p ire  F u d g e  ............... 14
F udge , P in e a p p le ...........13
Fudge, W a l n u t ................13
F udge , F ilb e r t .............13
F udge , Choco. P e a n u t  12 
F udge , H oney  M oon ..13  
F udge , T o a s ted  C ocoa-

n u t .............................. 13
Fudge, C h e r r y ..................14
F udge , C ocoanut ............13
H oneycom b C andy  . . . .1 5
K o k a y s ........... .....................14
Iced  M a r o o n s ....................14
Iced G em s .....................  16
Iced  O range  Je ll ie s  . . .  13
I ta lia n  B on B o n s ...........13
M anchus ............................ 15
M olasses K isses, 10

Ib. box  ........................13
N u t B u tte r  P u f f s ...........13
S a lted  P e a n u ts  ............. 15

C hocolates
P a ils

A sso rted  C hoc....................16
A m azon C aram els  . . . .1 5
C ham pion .......................  12
Choc. C hips, E u re k a  . .  18
C lim ax ................................ 13
E clipse , A sso rted  ..........15
E u re k a  C hoco lates . .  .16
F a v o rite  ............................ 16
Ideal C hoco lates ............13
K londike C hoco lates ..1 8
N abobs .............................. 18
N ibble S tick s  ..................26
N u t W afe rs  ...................  18
O coro Choc. C aram els  17
P e a n u t C l u s t e r s ...........22
P y ram id s  ..........................14
Q u in te tte  ............................ 16
R eg in a  ............................ 11
S ta r  C hoco lates ..............13
S u p erio r Choc, (lig h t)  18 

Pop C orn Goods 
W ith o u t prizes.

u ra u tie r  ju ck  ...........
G iggles, 5c pkg. cs. 3 50
Oh M y 100s ............... 3 50

Cough Drops

P u tn a m  M en th a l . . .
boxes 
1 00

S m ith  B ro s ................... 1 25
N U T S — W hole

A lm onds, T a rra g o n a
lbs.
20

A lm onds, D r a k e ........ .. 18
A lm onds, C alifo rn ia  

so ft shell ...........
B raz ils  ................... @16
F ilb e r ts  ............... @16
Cal. No. 1 ...........
W a ln u ts  so ft shell

W aln u ts , C hilli . . @16
T able  n u ts , fancy @16
P ecans , m edium  . . @15
P ecan s , ex. la rg e  . . @16
H ick o ry  N u ts , p e r  bu.

Ohio
Cocoanuts .................
C hestnuts, New York 

State, per bu. . . . . . .

Shelled
No. 1 S p an ish  Shelled

P e a n u ts  ......... 13% @14
P ecan  H a lv es  . .  @60
W a ln u t H a lv es  . . .  35@38 
F ilb e r t M ea ts  . . .  @30
A lican te  A lm onds @45
Jo rd a n  A lm onds . .  @50

P e a n u ts
F an cy  H  P  S uns R aw  @6%

R o as ted  .............  @7%
H. P . Jum bo , R aw  @7%

R o asted  ...................  @9
CRA CK ED  W H E A T

Bulk ................................ 3%
24 2!b. p k g s .................. 2 50

C RA C K ER S
N atio n a l B iscu it C om pany 

B rands  
B u tte r

_  B oxes
E xce ls io r B u t t e r s .........S
NBC S q u are  B u tte r s  . .  6%
S eym our R ound  ...........  6%

Soda
NBC Sodas ...................  6%
P rem iu m  Sodas ...........  7%
Select Sodas ...................  8%
S a ra to g a  F l a k e s ...........13
Sa-ltines ...........................  i s

O y ster
NBC P icn ic  O y sters  . .  6%
Gem O y sters  ................. .. 6%
Shell ................... ..............  g

Sw eet Goods
C ans a n d  boxes

A n im als .........................  10
A tla n tlc s  Also A sstd . . 12 
A vena F ru it  C akes . . .  12 
B onnie Doon C o o k ie s .. 10
B onnie  L assie s  ........... 10
B rittle  F in g e rs  ........... 10
C am eo B iscu it Choc.

(can s) .......................... 25
Cam eo B iscu it A sstd .

(can s) ...........................  25
C artw h ee ls  A ss td ...........  8%
C ecelia  B iscu it ........... 16
C hocolate  B a r  (can s) I t
C hocolate  D r o p s ...........17
C hocolate  D rop C en

te rs  .............................. 16
Choc. H oney  F in g e rs .  16 
Choc. R o se tte s  (c an s) 20
C rack n e ls  .......................  I t
C ocoanut T a ffy  B a r  . .  I t
C ocoanut D r o p s ...........  12
C ocoanut M acaroons . .  18 
C ocnut H oney  F in g e rs  12 
C ocnt H oney  Ju m b le s  12 
Coffee C ak es  Iced  . . .  12 
E v e n tid e  F in g e rs  . . . .  16
b am ily  Cookies .............  8%
F ig  C akes  A ss td ...........12
F ro s te d  C ream s ........... 8%
F ro sted  G inger C ookies 8% 
F ru it  L u n ch  Iced  . . . .  10 
G inger G em s P la in  . . . .  8% 
G inger G em s Iced  . . . .  9% 
G rah am  C ra ck e rs  . . . .  8 
G inger S*naps F am ily  . .  8% 
G inger S n ap s  NBC

R ound ...........................  8
H ousehold  C ookies . . . . 8  
H ousehold  Cks. ic e d  . .  9
H ippodrom e B a r ......... 12
H oney  Ju m b le s  ........... 12
Im p eria ls  .........................  8%
Ju b ilee  M ixed .............  19
L ady F in g e rs  Sponge . .30 
Leap Y ear Ju m b le s  . .  18 
Lem on B iscu it S q u a re  8%
Lem on W afers  ...........  17
Lem ona ......... .................  8%
M ace C akes ...................  8
M ary  A nn  .....................  8%
M arshm allow  Cfe. Ck. 13 
M arshm allow  W a ln u ts  18
M edora ................................8
M ottled  S q u a re s  . . . .  10 
NBC H oney  C akes . . .  12 
O a tm eal C ra ck e rs  . . . .  0
O range  G em s ...............  8%
P en n y  A sso rted  .............  8%
P e a n u t G em s .................  0
P in eap p le  C akes .........  16
R aisin  G em s .................  11
R everes  A ss td ....................16
Spiced G inger C akes  . .  9 
Spiced G inger C akes

Iced  ................................ 10
S u g a r F in g e rs  .............  12
S u g a r  C rim p ...................  8%
S u ltan a  F r u i t  B iscu it 16
T riu m p h  C a k e s .............16
V anilla  W a fe rs  ...........  17
W averley  .......................  10

In -e r-S ea l T rad e  M ark 
Goods

p e r  doz.
B aronet B iscu it ........... 31 00
B rem n e rs  B tr  W afa. 1 00
C am eo B iscu it ........... 1 60
C heese Sandw ich  . . . .  1 00 
C hoco late  W a fe rs  . . .  1 00 
E xcels io r B u tte rs  . . . .  1 00
F ig  N ew ton  ...................  1 00
F iv e  O’c lo c k  T e a  Boot. 1 00 
G inger S naps  N B C  . .  1 00
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6 7 8 9 10 11
G rah am  C rack e rs  R ed

L abe l 10c s i z e ...........1 00
L em on S n ap s  ...............  50
O y ste re tte s  ...................  50
P rem iu m  Sodas ........... 1 00
R oyal T o a s t .................  1 00
S a ra to g a  F la k e s  ......... 1 50
Social T e a  B iscu it . .  1 00 
S’. S. B u tte r  C rack e rs  1 50
U needa  B iscu it ........... 50
U n eed a  G inger W a fe r  1 00
V anilla  W afe rs  ........... 1 00
W a te r  T h in  B iscu it . .  1 00 
Zu Zu G inger S naps  . .  50
Z w ieback  .......................  1 00

Other Package Goods 
B arn u m ’s  A n im als  . .  50
C hocolate  T okens . . . .  2 50
B u tte r  C rack e rs  N BC 

F am ily  P a c k ag e  . . .  2 50 
S oda C rack e rs  NBC 

F am ily  P a c k ag e  . . .  2 50
F ru it  C ake  ...................  3 00
In Special T in  Packages  

p e r  doz.
F e s tin o  ...........................  2 50
N abisco  25c ...................2 50
N abisco , 10c ................. 1 00

In  bulk, p e r  tin
N ab isco  ...........................  1 75
F e s tin o  ...........................  1 50
B en t’s W a te r  C rack e rs  1 40

C R E A M  T A R T A R
B arre ls  o r d ru m s ...... 33
B oxes .................................. 34
S q u are  C ans ...................  36
F a n c y  C addies ...............  41

D R IE D  F R U IT S  
Apples

E v a p o r’ed, Choice b u lk  7 
E v a p o r’ed, F a n c y  pkg. 8

Apricots
C alifo rn ia  ...............  13@15

Citron
C orsican  .......................  15

Currants
Im p o rted  l ib .  p k g ...........8%
Im p o rted , bu lk  ......... 814

Peaches
M uirs—Choice, 251b. . .  9 
M uirs—F an cy , 251b. ..10  
F an cy , P eeled , 251b. ..18  

Peel
L em on, A m erican  ....1 2 1 4
O range, A m erican  ----- 1214

Raisins
C luster, 20 c a r to n s  . .  
Loose M usca tels, 4 Cr. 614 
Loose M u sca tels, 3 Cr. 6 
L. M. Seeded, 1 lb. 8%@8% 

California Prunes
90-100 251b. boxes ..@  614 
80- 90 251b. boxes . .@ 6 %  
70- 80 251b. boxes . .@ 8  
60- 70 251b. boxes . .@ 9  
50- 60 251b. boxes ..@ 10 
40- 50 251b. boxes ...@ 1 1

F A R IN A C E O U S  G O O D S  
Beans

C alifo rn ia  L im a  ......... 6%
M ichigan L im a  ............... 6
M ed. H a n d  P ick ed  . .2  25
B row n H olland  ........... 1 65

Farina
25 1 lb  p ack ag es  ......... 1 50
B ulk, p e r  100 lb s ............. 4 00

O rig inal Holland Rusk  
P ack ed  12 ro lls to  c o n ta in e r 
3 co n ta in e rs  (40) rolls 3 20 

Hom iny
P ea rl, 100 lb. sack  . .  2 00 
Maccaroni and Vermicelli 

D om estic, 10 lb. box . .  60
Im p o rted , 25 lb . box . .  2 50 

Pearl Barley
C h es te r  .............................  3 00
E m p ire  ............................

P ea s
G reen, W isconsin , bu. 2 00 
G reen, Scotch , bu. . .  2 00
Split, lb ................................ 5

Sago
E a s t  In d ia  .......................  4%
G erm an , sack s  ........... 4%
G erm an , b roken  pkg. 

Tapioca
F lake , 100 lb . sack s  . .  4% 
P ea rl, 100 lb. sack s  . .  4%
P e a rl, 36 p k g s .................  2 25
M inute , 36 p k g s .............2 75

f i s h i n g  t a c k l e

% to  1 
1% to  
1% to  
1% to

in .................
2 in ...............
2 in ...............
2 in ...............

. . . .  6

___  9
. . . 1 1  
. . .  15
. . .  20

C otton  L ines
No. 1, 10 fe e t . . . ___  5
No. 2, 15 fe e t . . . ........  7
No. 3, 15 fee t ----- ......... 9
No. 4, 15 fe e t ----- ___  10
No. 5, 15 fe e t ----- ___  11
No. 6, 15 fe e t ----- ___  12
No. 7, 15 fe e t ----- ___  15
No. 8, 15 fee t ----- ___  18
No. 9, 15 fee t . . . . .  20

Linen L ines
. . .  20

M edium  ................. . . .  26
L a rg e . . .  34

Poles
B am boo, 14 ft. ,  p e r doz. 55 
Bam boo, 16 ft. ,  p e r  doz. 60 
B am boo, 18 ft. ,  p e r  doz. 80

FLA VO RIN G  EX T RA C TS 
Jen n in g s  D C B rand  

T erp en e less  E x tr a c t  L em on 
No. 1 F  box, p e r  doz. 75
No. 2 F  box, p e r  doz. 90
No. 4 F  box, p e r  doz. 1 75
No. 3 T ap er, p e r  doz. 1 75 
2 oz. F la t,  F  M p e r  dz. 1 5o 

Jen n in g s  D C B rand  
E x tr a c t  M exican  V anilla  

No. 1 F  Box, p e r doz. 90 
No. 2 F  Box, p e r  doz. 1 25
No. 4 F  Box, p e r  doz. 2 25
No. 3 T ap e r, p e r  doz. 2 00 
2 oz. F la t  F  M p e r  dz. 2 00

FLO U R  AND F E E D  
G rand  R ap id s  G ra in  & 

M illing  Co.
W in te r  W h ea t

P u r ity  P a te n t  ............. 5 10
Seal of M inneso ta  . .  4 80
S u n b u rs t .......................  4 80
W izard  F lo u r ............... 4 70
W izard  G rah am  ........... 4 80
W izard  G ran . M eal 4 40 
W iz a rd  B u ck w h ’t  cw t 3 5u 
R ye .................................... 4 40

V alley  C ity  M illing  Co.
L ily  W h ite  ...................  5 10
L ig h t L o af ................... 4 60
G rah am  .........................  2 10
G ran en a  H e a lth  . . .  2 20
G ran. M eal ................... 2 00
B olted  M ed....................  1 90

V oigt M illing  Co.
G rah am  .........................  4 30
V oig t’s C re scen t ........... 5 10
V oig t’s  F lo u ro ig t ......... 5 10
V o ig t's  H yg ien ic  ----- 4 30
V oigt’s R oyal ..................5 50
C olum bian  ...................  5 90
C alla  L ily  ...................  4 70
W atso n -H ig g in s  M illing Co. 
P e rfec tio n  F lo u r  . . . .  5 60
T ip  T op F lo u r ........... 4 60
Golden S hea f F lo u r  . .  4 10 
M arsh a ll’s B es t F lo u r  4 65 

W orden  G rocer Co.
W iz a rd  F lo u r  ...............  4 70
Q uaker, p a p e r  ............. 4 90
Q uaker, c lo th  ...............  5 00
Q uaker B u ck w h ea t bbl. 5 50 

K an sas  H ard  W h ea t 
W orden  G rocer Co. 

A m erican  E ag le , % s . .5  10 
A m erican  E ag le ,, % s . .5  00
A m erican  E ag le , % s  . .4  90 

Spring W heat  
Roy B a k e r

Golden H orn , fam ily  4 65 
Golden H o rn , b a k e rs  4 75 
W isconsin  R ye ........  3 85

Ju d so n  G rocer Co.
C ereso ta , % s .............. 5 40
C ereso ta , 14s ...............5 50
C ereso ta , % s .............. 5 60

W orden  G rocer Co.
W ingold , % s c l o t h -----5 45
W ingold, %S c lo th  ----- 5 35
W ingold , % s clo th  . . . 5  25 
W ingold  % s p a p er . .5  30 
W ingold  l i s  p a p e r  . .5  25 
B ak e rs ’ P a te n t  ........... 5 10

W y k es & Co.
Sleepy E ye , % s c lo th  5 40 
S leepy E ye. % s c lo th  5 30 
Sleepy E ye, % s c lo th  5 20 
S leepy E ye, % s p a p e r  5 20 
S leepy E ye , % s p a p e r  5 20

Meat
B olted  ...........................  4 20
G olden G ran u la ted  . .  4 40

W heat
N ew  R ed  .....................  90
N ew  W h ite  ...................  90

Oats
M ichigan  ca r lo ts  ......... 45
L ess  th a n  ca r lo ts  -----  47

Corn
C arlo ts  .............................  78
L ess  th a n  ca r lo ts  . . . .  80

H ID E S  A N D  P E L T S  
Hides

G reen, No. 1 ..............  12
G reen, No. 2 ..............  11
C ured, No. 1 ..............  13%
C ured, No. 2 ............... 12%
C alfsk in , g reen . No. 1 15 
C alfsk in , g reen . No. 2 13% 
C alfsk in , cured . No. 116 
C alfsk in , cured , No. 214%

Pelts
Old W ool ........... 60@1 25
L am b s  ................. 50 @ 75
S h ea rlin g s  ........... 50@ 75

Tallow
No. 1 ................. @ 5
No. 2 ..................... @ 4

Wool
U nw ashed , m ed. . . @18
U nw ashed , fine . . @13

H O R S E  R A D IS H  
P e r  doz.................................  90

Jelly
51b. pa ils , p e r  doz. . .  2 40 

151b. pails , p e r  p a il . .  60
30tb. pails , p e r  p a il . . .  1 10 

J E L L Y  G L A S S E S  
% p t. in  bbls., p e r  doz. 15 
% p t. in  bbls., p e r  doz. 16 
8 oz. capped  in  bbls.

p e r  doz.............................  18
M A C A R O N I.

Uncle Sam  Macaroni Co. 
M acaron i, 24 10c pkgs. 1 70 
S p ag h e tti, 24 10c pkgs. 1 70 
V erm icelli, 24 10c p k g s  1 70 
C urve C uts, 24 10c

p k g s.............................  1 70
A lphabets , 24 10c pkgs. 1 70 
K u rl C uts, 20 lb. p a ils  1 35 
K u rl C uts, 25 lb . p a ils  1 37 
K u rl C u ts . 50 lb . p a ils  2 40 
E g g  N oodles, 24 10c

pk g s.............................  1 80
B u lk  M acaron i, 10 lb .

b o x e s .........................  75
B ulk  S p ag h e tti, 10 lb.

boxes .......................  75
H o te l H ook, fib re  bxs. 1 00 

M A P L E IN E
2 oz. bo ttle s , p e r  doz. 3 00 
1 oz. bo ttle s , p e r  doz. 1 75 

M IN C E  M E A T
P e r  case  .........................  2 85

M O L A S S E S  
New Orleans

F a n c y  O pen K e ttle  . . . .  42
Choice ................................ 35
Good .................................... 22
F a ir  ...................................... 20

H a lf b a rre ls  2c e x tra  
R ed H en, No. 2% . . . .  1 75
R ed H en, No. 5 ......... 1.75
R ed H en, No. 10 . . . .  1 65

M U S T A R D
% lb. 6 lb . box . . . .  16

O L IV E S
B ulk, 1 gal. kegs 1 00@1 15 
Bulk, 2 gal. kegs 95@1 10 
B ulk, 5 gal. kegs 90@1 10
Stuffed, 5 oz....................... 90
Stuffed, 8 oz................. 1 25
Stuffed, 14 oz....................2 25
P it te d  (n o t s tu ffed)

14 oz............................ 2 25
M anzanilla , 8 oz............... 90
L unch , 10 oz................. 1 35
L unch, 16 oz................. 2 25
Q ueen, M am m oth , 19

oz......................................4 25
Q ueen, M am m oth , 28

oz..................................  5 75
Olive Chow, 2 doz. cs.

p e r doz...........................2 25
P IC K L E S

Medium
B arre ls , 1,200 co u n t . .  7 75
H alf bbls., 600 co u n t 4 38
5 gallon  kegs ...............  1 90

Sm all
B arre ls  .........................  9 50
H a lf b a rre ls  ............. 5 25
5 gallon  kegs ...........  2 25

C arlo ts  ...........................  18 00
L ess th a n  ca r lo ts  . . .  19 00 

Feed
S tre e t  C ar F eed  ........... 33
No. 1 C orn  & O at F eed  33
C racked  corn  ...................  32
C oarse  corn  m ea l ......... 32

Gherkins
B arre ls  ...........................  14 60
H a lf  b a rre ls  ................... 7 75
5 gallon  kegs .................

Sweet Sm all
B arre ls  .......................  16 50
H a lf b a rre ls  ...............  8 75
5 gallon  kegs  ........... 3 50

F R U IT  J A R S
M ason, p ts .,  p e r  gro . 4 55 
M ason, q ts ., p e r  gro. 4 95 
M ason, % gal. p e r  gro. 7 30 
M ason, can  tops, g ro .. 1 65

G E L A T IN E
Cox’s, 1 doz. la rg e  . .1  45 
C ox’s, 1 doz. sm all . . .  90
K n o x 's  S park ling , doz. 1 25 
K nox’s  Spark ling , g r. 14 00 
K nox’s  A cidu’d  doz. 1 25
N elson ’s ...........................  1 50
O xford  ...............................  75
P ly m o u th  Rock, P hos. 1 25 
P ly m o u th  Rock. P la in  90

P IP E S
Clay, No. 216, p e r  box 1 75 
C lay, T. D. fu ll co u n t 60
Cob ...................................... 90

P L A Y IN G  C A R D S
No. 90, S’te a m b o a t . .  75 
No. 15, R ival a sso rte d  1 25 
No. 20, R over, e n am ’d. 1 50
No. 572, Special ........... 1 75
No. 98 Golf, s a tin  fin. 2 00
No. 808, B icycle ...........2 00
No. 632 T o u rn ’t  w h is t 2 25

P O T A S H
B a b b itt’s, 2 doz...........  1 75

P R O V IS IO N S

G R A IN  B A G S
B road  G auge ...................  18
A m oskeag  .........................  19

Herbs
Sagfe .................................... 15
H ops .................................... 15
L a u re l L e a v e s .................  15
S en n a  L eav es  ...................  "2a

Barreled Pork
C lear B a c k ___ 21 00@21 50
Short C ut C lear 19 00@19 50
B ean  ............... 18 50@19 00
B risk e t, C lear 24 00@24 50
P ig  .................................... 23 00
C lear F am ily  ............... 26 00

D ry  Sa lt Meats 
& P  Bellies .........14%@15

Lard
P u re  in  tie rc e s  12 @12% 
C om pound L a rd  9 @ 9% 
80 lb. tu b s  . . . .  ad v an ce  % 
60 lb tu b s  . . . .a d v a n c e  % 
50 lb. tin s  . . . .a d v a n c e  % 
20 lb. pa ils  . . . .a d v a n c e  % 
10 lb. p a ils  . . . .a d v a n c e  % 
5 lb. p a ils  . . . .a d v a n c e  1 

8 lb  p a ils  . . . .  ad v an ce  1 
Smoked Meats 

H am s, 12 lb. av . 19%@20
H am s, 12 lb . av . 19 (»19%
H am s, 16 lb. av . 16%@17
H am s, 18 lb. av . 16 @16%
H am , d ried  beef

s e ts  ................. 29 @30
C alifo rn ia  H a m s  11%@11% 
P icn ic  Boiled

H a m s .................19% @20
Boiled H a m s  . .  25%@26 
M inced H am  . .  14 @14% 
B acon  ...............  17 @25

Sausages
B ologna ............. 11% @12
L iv er .................  9%@10
F ra n k fo r t  ........... 12%@13
P o r k ....................... 13 @14
V eal .................................  11
T ongue .............................  11
H eadcheese  ...................  10

Beef
B oneless ......... 20 00@20 50
R um p, new  ..24  00@24 50 

P ig ’s Feet
% bb ls................................ l  05
% bbls., 40 lb s ............... 2 10
% bb ls......................... . 4 25
1 bb l.................................... 8 50

Tripe
K its , 15 lb s ...................... 90
% bbls., 40 lbs................... 1 60
% bbls. 80 lbs................... 3 00

Casings
H ogs, p e r  % ................  35
Beef, rounds, s e t . .  18@20
Beef, m iddles, s e t . .80@ 85
Sheep, p e r  bund le  . .  85

Uncolored Butterine
Solid D a iry  ___  12 @16
C o u n try  Rolls ...12% @ 18 

Canned Meats
C orned beef, 2 lb .......... 4 65
C orned beef, 1 lb ...........2 40
R o as t beef, 2 tb ........... 4 65
R o as t beef, 1 lb .............. 2 40
P o tted  M eat, H am

Flavo r, %s .......... 50
P o tted  M eat, H am

Flavo r, % s .......... 95
D eviled M eat, H am

F lav o r, % s ..........  50
D eviled M eat, H am

F lav o r, % s ............. 95
P o tte d  T ongue, % s . .  50
P o tted  T ongue, % s . .  95

R IC E
F a n c y  ................... 6%@7
J a p a n  S ty le  ........... 5 @5%
B roken  ...................  3%@4%

R O L L E D  O A T S  
Rolled A vena, bbls. . .5  50 
S teel C ut, 100 lb. sk s. 2 65
M onarch , bb ls .................5 25
M onarch, 90 tb, sk s. . .2  50 
Q uaker, 18 R eg u lar . . . 1  45 
Q uaker, 20 F am ily  . .  4 00 

S A L A D  D R E S S IN G
Colum bia, % p t ................. 2 25
Colum bia, 1 p in t ___  4 00
D u rk ee 's , la rg e  1 doz. 4 50 
D u rk ee ’s, sm all, 2 doz. 5 25 
S n id e r’s, la rge , 1 doz. 2 35 
S n id e r’s  sm all, 2 doz. 1 35 

S A L E R A T U S
P a c k ed  60 lbs. in  box

A rm  an d  H a m m e r . .  3 00 
W y an d o tte , 100 % s . .  3 00 

S A L  S O D A
G ran u la ted , bb ls ............... 80
G ran u la ted , 100 lbs. cs. 90 
G ran u la ted , 36 pkgs. . .  1 25 

S A L T
Com m on G rades

100 3 lb . sac k s  ............. 2 60
70 4 lb. sack s  ............. 2 40
60 5 lb. sac k s  ............. 2 40
28 10 lb. sac k s  .............  2 25
56 lb. sack s  ...............  40
28 lb. sac k s  ...............  20

W arsaw
56 lb. d a iry  in d rill bags  40 
28 lb. d a iry  in  d rill b ag s  20 

So lar Rock
56 lb. sack s  .......................  25

Comm on
G ran u la ted , F in e  ......... 1 05
M edium , F in e  ............... 1 10

S A L T  F IS H  
Cod

L arg e , w hole . .  @ 9
Sm all, w hole . .  @ 8%
S tr ip s  o r b rick s  . 9 @13
Pollock  ...............  @ 5%

Halibut
S tr ip s  .............................  18
C hunks ...........................  19

Holland Herring  
Y. M. w h. hoop bbls. 12 0C 
Y. M. w h. hoop % bbls. 6 50 
Y. M. wh. hoop kegs  75 
Y. M. w h. hoop M ilchers

kcETS • 80
S tan d a rd , bb ls ............ 10 25
S ta n d a rd , % bbls. . .  5 50
S tan d a rd , kegs ........... 62

Trout
No. 1, 100 lb s ...................7 50
No. 1, 40 lb s ...............  2 25
No. 1. 10 lb s .............  90
No. 1. 2 lbs. ...................  75

Mackerel
M ess, 100 lbs....................17 00
M ess, 40 lb s ................... 7 20
M ess, 10 lb s ................... 1 90
M ess, 8 lb s ................... 1 60
No. 1, 100 lb s ....................16 00
No. 1, 40 lb s .......................6 80
No. 1, 10 lb s ...................  1 80

W hitefish
100 lb s ............................... 9 75
50 lb s ..............................  5 25
10 lbs..............................  1 12
8 lb s ..............................  92

100 lb s ..............................  4 65
40 lbs............................... 2 10
10 lb s ..............................  75
8 lbs............................... 65

S E E D S

Young Hyson
C hoice ...........................  30
F a n c y  ...........................  40@50

Oollng
F orm osa , F a n c y  . . . .  50@60 
F orm osa , M edium  . .  28
F orm osa , C hoice . . . .  35

English  Breakfast
M edium  .........................  25
Choice .........................  30@35
F a n c y  .........................  40@60

India
Ceylon, choice . . . .  30(3)35 
F an cy  ...........................  45@50

A nise ...............................  14
C anary , S m y rn a  ......... 7%
C araw ay  .........................  10
C ardom om , M alab a r 1 20 
C elery  .............................  50
H em p, R u ssian  .............  5
M ixed B ird  ...................... 5
M u sta rd , w h ite  .............  8
P oppy  ............................... 9
R ape  .................................... 5%

SH O E BLACKING 
H an d y  Box, la rg e  3 dz. 3 50 
H an d y  Box, sm all . .  1 25 
B ixby’s R oyal Po lish  85 
M iller’s C row n P o lish  85 

S N U F F
Scotch, in b lad d ers  . . . .  37
M accaboy, in j a r s ........... 35
F ren ch  R apple  in j a r s  . .  43

SODA
B oxes ...................................  5%
K egs, E n g lish  ................  4%

S P IC E S  
W hole Spices 

A llspice, J a m a ic a  . .  9@10 
Allspice, Ig G arden  @11 
Cloves, Z an z ib a r . .  @22
C assia, C an ton  ___14@15
C assia, 5c pkg. dz. @25 
G inger, A frican  . . .  @ 9 %
G inger, Cochin . . . .  @14%
M ace, P e n a n g ......... @70
M ixed, No. 1 ........... @17
M ixed, No. 2 ........... @16
M ixed, 5c pkgs. dz. @45
N u tm eg s, 70180 ___  @30
N u tm eg s, 105-110 . .  @25
P epper, B lack  ......... @15
P epper, W h i t e ......... @25
P epper, C ayenne . .  @22
P a k rik a , H u n g a ria n

P u re  G round in Bulk 
A llspice, J a m a ic a  . .  @14
Cloves, Z an z ib a r . .  @29
C assia, C an ton  ___  @20
G inger, A frican  . . .  @17
M ace, P en a n g  ........  @75
N u tm e g s ................... @35
P epper, B lack  ......... @19
P epper, W h i t e ......... @27
P epper, C ayenne . .  @24
P a p rik a , H u n g a ria n  @45

STARCH
Corn

Ivingsford, 40 lb s ........... 7%
M uzzy, 20 lib . pkgs. ..5%  

K ingsford
S ilver Gloss, 40 lib . . .  7% 
M uzzy, 40 lib . pkgs. . .  5 

Gloss
S ilver Gloss, 16 31bs. . .  694 
S ilver Gloss, 12 6Ibs. . .  8%

TOBACCO 
F ine  C ut

B lo t .................................  1 45
Bugle, 16 oz...................... 3 84
Bugle, 10c .................  11 00
D an P a tc h , 8 an d  16 oz. 32
D an P a tc h , 4 oz.......... 11 52
D an P a tc h , 2 oz. . . . .  5 76
F a s t  M ail, 16 oz...........7 80
H ia w a th a , 16 oz...........  60
H ia w ath a , 5c ............... 5 40
M ay F low er, 16 oz..........9 36
N o L im it, 8 oz..................1 80
N o L im it, 16 oz.................3 60
O jibw a, 8 an d  16 oz. 40
O jibw a, 1 0 c ..................... 11 10
O jibw a, 5c .....................  1 85
P e to sk ey  Chief, 7 oz. 2 00 
P e to sk ey  Chief, 14 oz. 4 00 
P each  an d  H oney, 5c 5 76
Red Bell, 16 oz................. 3 96
R ed Bell, 8 foil ........... 1 98
S terling , L  & D 5c . .  5 76 
S w eet Cuba, c a n is te r  9 16
Sw eet Cuba, 5c ........... 5 76
Sw eet Cuba, 1 0 c ...  §5
S w eet Cuba, 1 lb. tin  4 50 
S w eet Cuba, % lb. foil 2 25 
S w eet B urley , 5c L& D 5 76 
S w eet B urley , 8 oz. . .  2 45 
Sw eet B urley , 16 oz. . .  4 90 
Sw eet M ist, % gro. . .  5 70
Sw eet M ist, 8 oz.......... 11 10
S w eet M ist, 8 oz......... 35
T eleg ram , 5c ............... 5 76
T iger, 5c .......................  6 00
T iger, 25c can s  ........... 2 35
U ncle D aniel, 1 lb . . .  60
Uncle D aniel, 1 oz. . .  5 22

Plug
Am. N avy, 16 oz...........  32
Apple, 10 lb. b u t t  ......... 38
D rum m ond N a t. L eaf, 2

an d  5 lb .......................  60
D rum m ond N a t. L eaf

p e r doz.......................... 96
B a ttle  A x .......................  28
B racer, 6 an d  12 lb. . .  30
B ig Four, 6 a n d  16 lb. 32
Boot Jac k , 2 lb ..............  90
Boot Jack , p e r doz. . .  90
Bullion, 16 oz...................  46
C lim ax, Golden T w ins  48
C lim ax 14% oz................ 44
C lim ax, 7 oz.......................  47
D ays’ W ork , 7 & 14 lb. 37 
C rem e de  M enthe, lb. 62 
D erby, 5 lb. boxes . . . .  28
5 B ros., 4 lb ....................... 66
F o u r R oses, 10c .............  90
G ilt Edge, 2 lb ................... 50
Gold Rope, 6 & 12 lb. 58 
Gold Rope, 4 & 8 lb. 58 
G. O. P ., 12 & 24 lb. . .  40
G ran g e r T w ist, 6 lb. . .  46

Muzzy
48 lib . p ack ag es  ........... 5
16 31b. p ack ag es  ...........  4%
12 61b. p ack ag es  ........... 6
501b. boxes .......................  3%

S Y R U P S
Corn

B arre ls  ...........................  28
H a lf b a rre ls  ...............  30
B lue K aro , No. 2 . . . .  1 90
B lue K aro , No. 2% . .  2 30
B lue K aro , No. 5 . . .  2 25
Blue K aro , No. 1 0 ___ 2 15
R ed  K aro , No. 1 % ___ 3 60
R ed K aro , No. 2 ___ 2 15
R ed K aro , No. 2% . .  2 55 
R ed K aro , No. 5 . . . .  2 50 
R ed K aro , No. 10 . . . .  2 40 

Pure Cane
F a ir  .................................  16
Good .................................  20
Choice .............................  25

T A B L E  S A U C E S
H alfo rd , la rg e  ............. 3 75
H alfo rd , s m a l l ............... 2 25

T E A
Japan

G. T . W ., 10 tb. & 21 lb. 36 
H orse  Shoe. 6 & 12 lb. 43 
H oney  Dip T w ist, 5&10 45
Jo lly  T a r, 5 & 8 lb ..........  40
J . T ., 5% & 11 lb. . .  35
Q entucky  N avy, 12 lb. ..32  
K eystone  T w ist, 6 lb. 45
K ism et, 6 lb ....................... 48
M aple Dip, 20 oz...........  28
M erry  W idow , 12 lb. . .  32
N obby Spun Roll 6 & 3 58
P a rro t, 12 lb .....................  34
P a tte rs o n ’s  N a t. L e a f 93 
P eachey , 6-12 & 24 lb. 40
P icn ic  T w ist, 5 lb ..........  45
P ip e r H eidslck , 4 & 7 lb. 69 
P ip e r H eidsick , p e r  doz. 96 
Polo, 3 doz., p e r  doz. 48
R edicu t, 1 2-3 oz..............  38
Scrapp le , 2 & 4 doz. . .  48
S h erry  Cobbler, 8 oz. . .  32
S p ear H ead , 12 oz..........  44
S p ea r H ead , 14 2-3 oz. 44
S p ea r H ead , 7 oz...........  47
Sq. D eal, 7. 14 an d  28 lb. 30 
S ta r , 6, 12 & 24 lb. . .  43
S ta n d a rd  N avy , 7%, 15

& 30 lb ............................... 34
T en  P enny , 6 & 12 lb. 35 
Tow n T alk , 14 oz. . .  31
Y ankee  Girl, 12 & 24 30

S undried , m edium  ..24@26 
Sundried , choice ...30@ 33 
S*undried, fan cy  ....3 6 @ 4 0  
B aske t-fired , m edium  30 
B ask e t-fired , choice 35@37 
B asket-fired , fan cy  40@43
N i b s ..................................30@32
S iftings  .......................  10@12
F a n n in g s  .....................  14@15

Gunpowder
M oyune, m edium  . . . .  35
M oyune, c h o ic e ........... 33
M oyune, fan cy  ........... 50@60
P ingsuey , m edium  . .  33
P ingsuey , choice . . . .  35
P ingsuey , fa n cy  ....6 0 @ 5 5

Scrap

All R ed, 5c ...................  5 76
Am. U nion S c rap  . . . .  5 40
B ag  P ipe, 5c .................  5 88
C u tlas, 2% oz...................  26
Globe Scrap , 2 oz........... 30
H ap p y  T h o u g h t, 2 oz. 30 
H oney  Com b Scrap , 5c 5 76 
H o n est Scrap , 5c . . . .  1 55 
M ail Pouch , 4 doz. 5c 2 00
Old Songs, 5c ...............  5 76
Old T im es, % gro. . .  5 50 
P o la r  B ear, 5c, % gro . 5 76 
R ed  B and , 5c % gro. 5 76 
R ed  M an S crap  5c . .  1 42
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Scrapple , 5c p k g s ............. 48
S ure  Shot, 5c 1-6 gro. 5 76 
Y ankee G irl Scrap , 2oz. 5 76 
P a n  H an d le  Scrp  % gr. 5 76 
P each y  Scrap , 5c . . . .  5 76 
U nion W o rk m an  2% 6 00

Sm oking
All Leaf, 2*4 & 7 oz. 30
BB, 3% oz.......................  6 00
BB, 7 oz........................... 12 00
BB, 14 oz........................  24 00
B agdad , 10c tin s  . . . .  11 52
B adger, 3 oz..................... 5 04
B adger, 7 oz................. 11 52
B an n er, 5c ...................  5 76
B anner, 20c ...................  1 60
B an n er, 40c ................. 3 20
Belwood. M ix ture , 10c 94
B ig  Chief, 2*4 oz. . .  6 00
Big Chief, 16 oz...........  30
Bull D urham , 5c ......... 5 85
Bull D urham , 10c . . .  11 52 
Bull D urham , 15c . . .  17 28 
Bull D urham , 8 oz. . .  3 60 
Bull D urham , 16 oz. . .  6 72
B uck H orn , 5c ........... 5 76
B uck H orn , 1 0 c ............. 11 52
B ria r  P ipe, 5c ........... 6 00
B ria r  Pipe, 10c ........  12 00
Black Sw an, 5c ........... 5 76
B lack Sw an, 14 oz. . .  3 50
Bob W hite , 5c ........... 6 00
B rotherhood, 5c ........... 6 00
B ro therhood , 10c . . . .  11 10 
B ro therhood, 16 oz. . .  5 05
C arn iva l, 5c ................... 5 70
C arn iva l, % oz............... 39
C arn iva l, 16 oz............... 40
C ig a r C lip 'g. Jo h n so n  30 
C igar C lip 'g. S eym our 30 
Id en tity , 3 & 16 oz. . .  30
D arby  C igar C u ttin g s  4 50 
C o n tin en ta l Cubes, 10c 90
Corn Cake, 14 oz.......... 2 55
C orn C ake, 7 oz...........1 45
Corn Cake, 5c ................. 5 76
C ream , 50c pails  . . . .  4 70 
C uban S ta r, 5c foil . .  5 76 
C uban S ta r, 16 oz pails  3 72
C hips, 10c .....................  10 30
Dills B est, 1% oz..........  79
Dills B est, 3*4 oz........... 77
Dills B est, 16 oz........... 73
Dixie K id, 5c ........... 48
D uke 's  M ix., 5c ........... 5 76
D uke’s Mix. 10c ----- 11 52
D uke’s Cam eo, 5c . .  5 76
D rum , 5c .......................  5 76
F. F . A. 4 oz...................5 04
F. F. A. 7 oz............... 11 52
F ash ion , 5c ...................  6 00
F ash ion , 16 oz................. 5 28
Five B ros., 5c ........... 5 76
Five B ros., 10c ........... 10 53
F ive cen t cu t P lu g . .  29
F  O B 10c ...................  11 52
F our Roses, 10c ........... 96
Full D ress, 1% oz. . .  72
Glad H and, 5c ........... 48
Gold Block, 10c ......... 12 00
Gold S ta r, 50c pa il . .  4 70 
Gail & A x N avy, 5c 5 76
G row ler, 5c ...................  42
G row ler, 10c .................  94
G row ler, 20c ............... 1 8 '.
G ian t, 5c .......................  5 76
G iant, 40c .......................  3 96
H and  M ade, 2% oz. . .  50
H azel N u t, 5c ...............  5 76
H oney Dew, 10c . . . .  12 00
H u n tin g , 5c ...................  38
I X L, 5c .......................  6 10
I X  L,, in pa ils  ........... 3 90
J u s t  S u its, 5c ...............  6 00
J u s t  S u its, 10c ........... 12 00
Kiln D ried. 25c ........... 2 45
K ing  B ird, 7 oz .................. 2 16
K ing  B ird, 10c ........... 11 52
K ing  B ird , 5c ............... 5 76
L a T u rk a , 5c ...............  5 76
L ittle  G ian t, 1 lb ..........  28
L ucky S trike , 10c . . . .  96
Le Redo, 3 oz...........  10 80
I.e Redo, 8 & 16 oz. 38 
M yrtle  N avy, 10c . . . .  11 52
M yrtie N avy, 5 c .............. 5 76
M ary land  Club, 5c . . .  50
M ayflow er, 5c ............... 5 76
M ayflow er, 10c ............. 96
M ayflower, 20c ............. 1 92
N ig g er H a ir, 5c ........... 6 00
N igger H air, 10c . . . .  10 70 
N ig g er H ead, 5c . . . .  5 40 
N igger H ead , 10c . . . .  10 56
N oon H our, 5c ............. 48
Old Colony, 1-12 gro. 11 52
Old Mill, 5c ...................  5 76
Old E n g lish  C urve l% oz. 96
Old Crop 5c ...................  5 76
Old Crop, 25c ...............  20
P. S., 8 oz. 30 lb. cs. 19 
P. S.. 3 oz., p e r  gro. 5 70
P a t H and , 1 oz..............  63
P a tte rs o n  Seal, 1*4 oz. 48 
P a tte rs o n  Seal, 3 oz. . .  96
P a tte rs o n  Seal, 16 oz. 5 00
P eerless , 5c ................... 5 76
P eeriess , 10c clo th  . .  11 52
P eerle ss , 10c p a p e r  ..1 0  80
P eerle ss , 20c ...............  2 04
P eerless , 40c ................  4 08
P laza , 2 gro. c s ..............5 76
Plow  Boy, 5c ............... 5 76
p iow  Boy, 10c ........... 11 40
Plow Boy, 14 >z................. 4 70
Pedro , 10c ...................  11 93
P rid e  of V irg in ia, 1% 77
Pilo t, 6c ...........................  5 76

13 14
P ilo t, 7 oz. doz...........  1 05
P ilo t, 14 oz. doz...........2 10
P rin ce  A lbert, 5c . . . .  48
P rin ce  A lbert, 1 0 c .......... 96
P rin ce  A lbert, 8 oz. . .  3 84 
P rin ce  A lbert, 16 oz. . .  7 44 
Q ueen Q uality , 5c . . . .  48
Rob Roy, 5c foil . . . .  5 76 
Rob Roy, 10c g ro ss  ..1 0  52
R ob Roy, 25c doz............. 2 10
Rob Roy, 50c doz............. 4 10
S. & M., 5c g r o s s ___ 5 76
S\ & M., 14 oz., doz. . .  3 20 
Soldier Boy, 5c g ro ss  5 76 
So ld ier Boy, 10c . . . .  10 50
S oldier Boy, 1 lb .......... 4 75
S w eet C aporal, 1 oz. . .  60
S w eet L o tus, 5c ........... 6 00
S w eet L o tus, 1 0 c ____ 12 00
Sw eet L o tus, p e r dz. 4 35 
S w eet Rose, 2V* oz. . .  30 
S w eet T ip  Top, 5c . .  50 
S w eet T ip  Top, 10c . .  1 00 
Sw eet T ips, *4 gro. . .  10 08
Sun C ured, 10c ............. 98
S'um m er T im e, 5c . . . .  5 76 
S u m m er T im e, 7 oz. . .  1 65 
S um m er Tim e, 14 oz. 3 50 
S tan d a rd , 5c foil . . . .  5 76 
S tan d a rd , 10c p a p e r  . .  8 64 
Seal N . C., 1% c u t p lug  70 
Seal N . C. 1% G ran . 63 
T h ree  F e a th e rs , 1 oz. 48 
T h ree  F e a th e rs , 10c 11 52
T h ree  F e a th e rs  an d  

P ipe  com bina tion  . .  2 25 
Tom  & J e r ry , 14 oz. . .  3 60 
Tom  & J e r ry , 7 oz. . .  1 80
T om  & Je rry , 3 oz..........  76
T ro u t L ine, 5c ........... 5 90
T ro u t L ine, 1 0 c ............. 11 00
T u rk ish , P a tro l , 2-9 5 76
T uxedo, 1 oz. b ag s  . .  48
T uxedo, 2 oz. tin s  . .  96
T uxedo, 20c ...................  1 90
Tuxedo, 80c tin s  ----- 7 45
T w in  O aks, 10c ........... 96
U nion L eader, 50c . . . .  5 10 
U nion L eader, 25c . .  2 60 
U nion L eader, 10c . .  11 52
U nion L eader. 5 c .........6 00
U nion W o rk m an , 1% 5 76
U ncle Sam , 10c ......... 10 80
U ncle Sam . 8 oz...........2 25
U. S. M arine, 5c . . . .  5 76 
V an B ibber, 2 oz. t in  8S
V elvet, 5c pouch ----- 48
V elvet, 10c t in  ...............  96
V elvet, 8 oz. tin  ----- 3 84
V elvet, 16 oz. can  ----- 7 68
V elvet, com bina tion  cs 5 i5
W a r  P a th , 5c ............... 6 00
W a r  P a th , 2 0 c ................. 1 60
W av e  L ine, 3 oz........... 40
W ave L ine. 16 oz..........  40
W ay  up, 214 oz.............. 5 75
W ay  up, 16 oz. pa ils  . .  31
W ild F ru it,  5 c ............... 5 76
W ild  F ru it ,  10c ......... H  52
Yum  Yum , 5c ............... 6 00
Y um  Y um , 10c ........  11 jj-
Y um  Yum, 1 lb., doz. 4 80

T W IN E
C otton , 3 p ly  .................*25
C otton  4 ply ............... 25
J u te , 2 ply ................... I 4
H em p, 6 p l y ................... 13
F lax , m edium  ............... 24
W ool, 1 lb. b a le s  . . .  9%

V IN EG A R
"White W ine, 40 g ra in  8% 
W h ite  W ine, 80 g ra in  11 *4 
W h ite  W ine, 100 g ra in  13 
O akland V in eg ar & P ick le  

Co’s B rands. 
H igh land  app le  c ider ..18  
O akland  app le  c ider ..13 
S ta te  Seal s u g a r  . . . .  11 
O akland  w h ite  p ick ling  10 

P ac k ag e s  free.
W ICK1NG

No. 0, p e r  g ross ...........30
No. 1, p e r  g ross . . . .  40
No. 2, p e r g ro ss  ----- 50
No. 3, p e r  g ro ss  ----- 75

W O O D E N W A R E
B ask e ts

B ushels  ...........................  1 00
B ushels, w ide b an d  . .  1 15
M ark e t ...........................  40
S’plin t, la rg e  ............... 3 50
Splin t, m edium  ........... 3 00
Splin t, s m a l l ...................2 75
W illow , C lothes, la rg e  8 25 
W illow , C lothes, sm all 6 75 
W illow , C lothes, m e’m 7 50

B u tte r  P a te s  
O vals

*4 lb ., 250 in  c ra te  ___ 35
% lb., 250 in  c ra te  ____ 35
1 lb ., 250 in  c ra te  ............40
2 lb ., 250 in  c ra te  ............50
3 lb ., 250 in  c r a t e ...........70
5 lb., 250 in  c ra te  ........... 90

W ire  E nd
1 lb., 250 in  c ra te  . .  ..35
2 lb., 250 in c ra te  . . . .  45
3 lb., 250 in  c ra te  . . . .  55
5 lb., 250 in c ra te  . . . .  65

C hurns
B arre l, 5 gal., each  . .  2 40 
B arre l 10 gal., each  . .2  55 

C lothes P in s 
R ound H ead

4*4 inch, 5 g ro ss  ........... 65
C artons, 20 2% doz. bxs 70 

E g g  Crates and Fillers 
H u m p ty  D um pty , 12 dz. 20
No. 1 com plete ...............  40
No. 2, com ple te  ............... 28
C ase No. 2, fillers, 15

s e ts  ...............................  1 35
C ase, m edium , 12 s e ts  1 15

Faucets
Cork lined, 3 in ...............  70
C ork lined, 9 in ................ 80
C ork lined , 10 in ..............  90

Mop Sticks
T ro ja n  sp rin g  ...............  90
E clip se  p a te n t sp rin g  85
No. 1 com m on ...............  80
No. 2 p a t. b ru sh  h o ld e r 85
Idea l No. 7 ................. 85
121b. co tto n  m op h ead s  1 45

Pails
2-hoop S ta n d a rd
2- hoop S tan d a rd
3- w ire  C able ________
F ib re  .......................
10 qt. G alvan ized  
12 qt. G alvanized  
14 qt. G alvan ized

2 00 
2 25' 
2 30 
2 40 
1 70
1 90
2 10

Toothpicks
B irch , 100 p ack ag es  . .  2 00 
Id ea l .................................. 85

T  raps
M ouse, wood, 2 holes 22
M ouse, wood, 4 ho les 45
M ouse, wood, 6 holes 70
M ouse, tin , 5 holes . . . .  65
R at, wood .......................  80
R at, sp rin g  ...................  75

Tubs
20-in .S tan d ard , No. 1 8 00 
18-in. S ta n d a rd , No. 2 7 00 
16-in. S tan d a rd , No. 3 6 00 
20-in. Cable, No. 1 . .  8 00
15- in. Cable, No. 2 ____ 7 00
16- in. Cable, No. 3 ____ 6 00
No. 1 F ib re  ............... 10 25
No. 2 F ib re  ................... 9 25
No. 3 F ib re  ................... 8 2 d

L arge  G alvanized  .. 5 75
M edium  G alvanized  . . 5 00
Sm all G alvan ized  . . . . 4 25

W ash b o ard s
B an n e r Globe ............... 2 50
B rass , S ingle ............. 3 2 d

G lass, S ingle ............. 3 25
Single A cm e ................. 3 15
Double P ee rle ss  ........... 3 75
Single P ee rle ss  ........... 3 25
N o rth e rn  Q ueen . . . . 3 25
D ouble D uplex ........... 3 00
Good E no u g h  ............. 3 25
U n iv e rsa l ....................... 3 15

W indow  C leaners
12 in .................................... 1 65
14 in .................................... 1 85
16 in .................................... 2 30

W ood Bowls
13 in. B u tte r  ............... 1 50
15 in. B u tte r  ............... 2 00
17 in. B u tte r  ............... 3 75
19 in. 1"u t te r  ............... 6 00
A sso rted , 13-15-17 . . . . 3 00
A ssorted , 15-17-19 . . . . 4 25

W R A P P IN G  P A P E R

Com m on S traw  ........... 2
F ib re  M anila, w h ite  . .  3 
F ib re  M anila, colored 4
No. 1 M an ila  .................  4
C ream  M anila  ............... 3
B u tc h e rs ’ M an ila  . . . .  2% 
W ax  B u tte r , sh o r t c ’n t  10 
W ax  B u tte r , fu ll co u n t 15 
W ax  B u tte r ,  rolls . . . .  12

Y E A S T  C A K E
M agic, 3 doz.................  1 15
Sunligh t, 3 doz ............... 1 00
S un ligh t, 1*4 doz...........  50
Y east F oam , 3- doz. . .  1 15 
Y east F oam , 1*4 doz. 58

A X L E  G R E A S E

MICA , 
\ S*JLE GREASf,

1 lb. boxes, p e r g ro ss  9 00 
3 lb. boxes, p e r  g ro ss  24 00

B A K IN G  P O W D E R  
Royal

90
35
90
50

10c sixe  
*4 lb can s  1 
6 oz. can s  1 
%!b. c an s  2 
% tb can s  3 75 
l ib  can s  4 80 
31b can s  13 00 
51b can s  21 50

C IG A R S
Jo h n so n  C ig a r Co.’s  B ran d

Jji
S. C. W ., 1,000 l o t s ___ 31
E l P o r ta n a  .......................  33
E v en in g  P re s s  ...............  32
E x e m p la r  .......................... 32

W orden  G rocer Co. B rands.
C an ad ian  Club. 

L ondres, 50s, w ood . . . .  35 
L ondres, 25s, t in s  . . . .  35 
L ondres, lo ts, 30s ............10

Old Master Coffee

R oyal H igh  G rade ...............
S u p erio r B lend .....................
B oston  C o m b in a t io n .............

D is trib u ted  by  Jud so n  
G rocer Co., G rand  R ap ids; 
Lee & C ady, D e tro it; S y
m ons B ros. & Co., S ag i
n aw ; B row n, D av is  & W a r 
ner, J ac k so n ; G odsm ark , 
D u ran d  & Co., B a ttle  
C reek ; F ie lb ach  Co., T o 
ledo.

Old M as te r  .....................  31
San M arto  .......................  —
P ilo t ....................................

T E A
R oyal G arden , *4, %

an d  1 lb ............................ 40
T H E  B O U R  CO., 

T O L E D O . O.

C O F F E E
Roasted

D w in n e ll-W rig h t Co’s B ’ds

A pex H a m s .......................
A pex B acon .....................
A pex L a rd  .....................
E x ce ls io r H a m s  .............
E x ce ls io r B a c o n .............
S ilver S ta r  L a rd  ...........
S ilver S ta r  L a rd  ...........
F am ily  P o rk  ...................
F a t  B ack  P o rk  .............

P r ice s  quo ted  upon ap p li
ca tio n , H am m ond , S tan d ish  
& Co., D e tro it, M ich.

S A F E S

*  ™“ “ ■ “  F u ll line  of fire a n d  b u r 
g la r  p roof sa fes  k e n t in 
s to ck  by  th e  T rad esm an  
C om pany. T h irty -f iv e  sizes 
a n d  s ty le s  on h an d  a t  all 
tim es—tw ice  a s  m an y  safes

W h ite  H ouse, 1 lb  ...............  a s  a re  c a rrie d  by  a n y  o th e r
W h ite  H ouse, 21b ...............  house  in  th e  S ta te . I f  you
E xcelsio r, B lend, l ib  ......... a re  u nab le  to  v is it  G rand
E xcelsio r, B lend, 21b ........... R ap ids  a n d  in sp ec t th e  line
T ip  Top, B lend, lib ...........  personally , w rite  fo r  quo-
R oyal B lend  ...........................  ta tio n s .

T he only
5 c

C le a n se r
G uaranteed to  

equal the  
best 10c kinds 

80 - C A N S - $2.80 
SO A P

L a u tz  Bros.* 9t Oo. 
A cm e, 30 ba rs , 75 lbs. 4 00 
A cm e, 25 b a rs , 75 lbs. 4 00 
A cm e, 25 ba rs , 70 lb s. 3 80
A cm e, 100 cak es  ...........3 00
B ig M aste r, 100 b locks 4 00
G erm an  M ottled  ........... 3 15
G erm an  M ottled , 5 bx. S 15 
G erm an  M ottled , 10 bx. 3 lo  
G erm an  M ottled , 25 bx. 3 05 
M arseilles, 100 cak es  . .6  00 
M arseilles, 100 cks. 5c 4 00 
M arseilles, 100 ck to il 4 00 
M arseilles, *4 box to il 2 10

P ro c to r  & G am ble Co.
L enox  . .  .........................  3 00
Ivory , 6 oz....................... 4 00
Ivory , 10 oz .....................  6 75
S ta r  ......................... . 3 35

T rad esm an  Co.’s B ran d  
B lack  H aw k , one box 2 50 
B lack  H aw k , five b x s  2 40 
B lack  H aw k , te n  bxs 2 25

A. B. W ris ley
Good C h e e r .....................4 00
Old C o u n try  ...................  2 40

Soap P ow ders 
Snow  Boy, 24s fam ily

s i z e ..................................3 75
Snow  Boy, 60 5 s ...........2 40
Snow  Boy, 100 5c . . . .  3 75 
Gold D ust. 24 la rg e  . .  4 50
Gold D ust, 100 5 c ........  4 00
K irko line, 24 41b...........2 80
P e a rlin e  .........................  3 75
Soapine ............................. 4 00
B a u b itt’s  1776 ...............  8 75
R oseine ............................ 3 5 $
A rm o u r’s  .......................  3 70
W isdom  .........................  3 30

Soap C om pounds
Jo h n so n ’s  F in e  ........... 5 10
Jo h n so n ’s  X X X  ........... 4 25
R ub-N o-M ore  ...............  8 85
N ine  O’clock .................  3 80

Scouring
E noch  M o rg an ’s  Sons

Sapolio, g ro ss  lo ts  ___ 9 50
Sapolio, h a lf  gro. lo ts  4 85 
Sapolio, s ing le  boxes 2 40
Sapolio, h an d  ...............  2 40
S courine M an u fac tu rin g  Co. 
Scourine, 50 c ak es  . . . . 1  80 
Scourine, 100 c ak es  . . . 3  50

Conservative Investors Patronize 
Tradesman Advertisers

We Manufacture

Public Seating
Exclusively

C H l i r r H ^  We furnish churches of all denominations, designing and 
W l l t l l V l l V O  building to harmonize with the general architectural 
scheme—from the most elaborate carved furniture for the cathedral to the 
modest seating of a chapel.

<srhftn1<5 "The fact that we have furnished a large majority of the city  
O L I I U U 1 S  an(j district schools throughout the country, speaks volumes 
for the merits of our school furniture. Excellence of design, construction 
and materials used and moderate prices, win.

We specialize Lodge. Hall and Assembly seating. 
Our long experience has given us a knowledge of re

quirements and how to meet them. Many styles in stock and built to order, 
including the more inexpensive portable chairs, veneer assembly chairs, and 
luxurious upholstered opera chairs.

Write Dept. Y.

Lodge Halls

rlmerican Seating Company
215 W abash A v e . C H IC A G O , ILL.

G R A N D  RAPIDS N E W  YORK BO STO N PH IL A D ELPH IA
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B U SIN E SS-W A N T S D E P A R T M E N T
A dvertisem ents inserted under th is head for two cents a word the first insertion and one cent a word for each subsequent 

continuous insertion. No charge less than 25 cents. Cash m ust accompany all orders.

BUSINESS CHANCES.

F o r  Sale—H ickory  ax les, 500 p ieces 
Ohio s to ck  4 x 5 ,  4% x  5 ^ ,  5 x 6  an d
5% x 6%, 7 fe e t long an d  up, a lso  % in. 
p an e l pop lar, a ll w id th s . C h arle s  F .
S h ie ls  & Co., C inc innati, Ohio. 610__

F o r Sale—P a y in g  m ea t m a rk e t. A d
d re ss  P e te r  H olst, W au p aca , W is. 604 

F o r Sale o r E x ch an g e—160 a c re  im 
proved  fa rm  only 3% m iles from  good 
ra ilro ad  tow n  in A nderson  coun ty , K a n 
sas, ru ra l ro u te , te lephone  lines an d  close 
to  ch u rch  a n d  school. All fine rich  
tillab le  land, free  from  stone. 100 a c res  
in h igh  s ta te  of cu ltiv a tio n . C o ttag e  
w ith  fo u r room s, la rg e  new  b a rn , ch ick 
en house, e tc . In cu m b ran ce  only $2,500. 
P rice  $12,000. W ill tra d e  eq u ity  fo r good 
ru n n in g  s to ck  of m erch an d ise  to  th e  
am o u n t of $10,000. I t  m u s t be  firs t-c lass .
A ddress P h ilip  R ay, Iola, K an .____ 603

F o u r sec tio n s  H om e J o u rn a l p a t te rn  
cab in e ts , g la ss  fro n t, w ith  ou tside  m a 
hogany  fin ish ; tw o sec tio n s  fu ll of H om e 
J o u rn a l p a tte rn s ;  sell e n tire  o u tfit fo r 
$75. A ddress  H u m p h rey s , W ebb  C ity,
Mo. _______ 602

F o r  Sale—B rig h t, c lean  s to ck  of d ry  
goods, m illinery , re a d y -to -w e a r , invo ic 
ing  a b o u t $12,000, in  live C en tra l Illinois 
c ity  of 7,000; fine room ; b e st lcpcation; 
re n t  reaso n ab le ; g ra n d  o p p o rtu n ity  fo r 
r ig h t m a n ; o w ner re tir in g . B es t of 
ch u rch es  an d  schools. A ddress  F . J . 
W oods P o n tiac , 111. _________ 601____

F o r  Sa le—30 room  hotel, fix tu res  and  
fu rn itu re , 5 y e a r  lease , p riv ilege  of five 
m ore. E v e ry th in g  new  th is  y ea r . W ill 
sell fo r p a r t  cash , b a lan ce  on tim e . F o r 
p a r tic u la rs  a d d re ss  W . D. F ., c a re  M ich
ig an  T rad esm am __________ __________ 600

T a v e rn  H o te l, B lissfield , M ich., fo r 
sale, only ho te l in tow n of 2,500. Good 
b u siness , $2 p e r day , long lease , low- 
re n t. Sm all ru n n in g  expense. $3,600,
easy  te rm s . ________________________ 699

S a lesm an  now connected  w ith  ou tside  
jo b b er w ishes  to  becom e iden tified  w ith  
local firm . A m em b er of U. C. T. 131 
an d  p re fe r  to  boost G rand  R apids. R e f
erence, p re s en t em ployers. A ddress 
Sa lesm an , c a re  T rad esm an ._________ 609

W a n t re g u la r  sh ip m en ts, especially  
longhorn  an d  p rin ts . Also app les and  
v eg etab les  of ev ery  kind. W . W . M ar- 
m aduke, W ash in g to n , Ind.__________ 606

B ig m oney in c a ttle  ra is in g , 6 p e r cen t, 
d iv idends g u a ra n te ed . Y our m oney  r e 
tu rn e d  a t  th e  end of five y e a rs  a t  y o u r 
op tion . You g e t th e  benefit of th e  d iv i
d ends  on c a t t le  g row ing, reg a rd le ss  of 
am o u n t. W e  a re  o rg an iz in g  a  co rp o ra 
tio n  to  ra ise  c a t tle  on th e  rich  a lluv ia l 
soil of th e  M ississipp i bo ttom . W e have  
th e  la n d  on w h ich  is a n  abu n d an ce  of 
p a s tu ra g e  a n d  on w hich  c a t tle  can  be 
ru n  th e  y e a r  ro u n d  w ith o u t feed  o th e r  
th a n  th e  n a tu ra l  g ro w th  of g ra s se s  in 
su m m e r and  can e  in w in te r. T h is  vfe 
w a n t to  p lace a g a in s t  su ffic ien t m oney 
w ith  w hich  to  s tock  th is - la n d  w ith  c a t 
tle. If in te re s ted  w rite  us. T ennessee
C a ttle Co., D yersbu rg , T enn.________ 607

F o r R en t—M odern s to re , 46 f t. fro n t, 
120 ft. deep, b e s t choice cen tra l location , 
200 m iles aw ay  from  la rg e r  c ity . R are  
ch an ce  fo r  firs t-c la s s  bu s in ess  m an. Geo.
la id  w igs, W alla  W alla, W ash .______ 605__

B u sin ess  O p p o rtu n ities—In  W aterloo , 
th e  fa s te s t  g row ing  tow n  in  A m erica  of 
36,000; 60 m iles of pav ing , new  in te ru r -  
b an s  be ing  b u ilt ev ery  y ear, tra d e  t e r r i 
to ry  un lim ited . 8,000 em ployed in fa c 
to ries , school census show s a n  inc rea se  
fo r th is  y e a r  3,000; 600 new  dw ellings 
e rec ted ; over $4,000,000 sp en t in  im p ro v e 
m en ts . W e h av e  tw o  s to re  room s le ft, 
each  20 x  100 now occupied  by  B lack  s 
d e p a r tm e n t s to re . By fa r  th e  b e s t lo
ca tio n  in th e  c itv  su itab le  fo r  c loaks 
and  su its , c lo th ing , jew elry , d rugs , 
p ianos, o r a n y  b u s in ess  n o t n eed ing  m ore 
room . C an g ive second floor if w an ted . 
F o u r room s a lre a d y  ren ted . A d d ress  fo r 
p a rtic u la rs . W oods B ros., W aterloo , la .

E n t ire  cost is  $25 to  sell y o u r fa rm  or 
business. G et p roposition  o r  l is t  of p ro p 
e rtie s  w ith  o w n er’s ad d resses. P a rd e e  
B u sin ess  E x ch an g e , T rav e rs e  C ity, M ich.

596
F o r  Sale—G e n e ra l m erch an d ise  h a rd 

w are , im p lem en ts , lo t a n d  bu ild in g s; 
ab o u t $11,000 cash . F in e  location . E s 
tab lish ed  20 y ea rs . Seven  m iles from  
K earn ey . A ddress  E d w a rd  N olting , 
Rou te  1. K earn ey , C lay  Co., Mo. 594

W an ted —T o bu y  a  s to ck  of g en e ra l 
m e rch an d ise , o r fu rn itu re , shoes o r h a rd -  
w a re  stock . H . F . S h o r t Co., 701 S. 
St. C la ir S t., Toledo, Ohio.__________593

N ew  p a te n t b u rg la r  a la rm . A g en ts  
m ake  $5 to  $10 p e r day . Sam ple  p o s t
paid , 38c. C. F . L ee  B u rg la r A la rm  
Co., 1417 B ellep la ine  A ve., C hicago, 111.

592
F o r  Sale  C heap—O ne good 8 x  6 x  10 

re fr ig e ra to r . G u a ra n tee d  cond ition . B u r- 
m e is te r  & Son, S tu rg is , M ich. 429

F o r Sale—•A b a z a a r  s to ck  in  a  tow n  
of 800 p opu la tion  on M ich igan  C en tra l 
R ailroad . Good fa rm in g  co u n try . P o o r 
h e a lth  re a so n  fo r  selling . Good chan ce  
fo r a  lad y  w ith  sm all c ap ita l. A ddress  
L ock Box 22, M illington, M ich. 589 

F o r Sale—In  W alling fo rd , Conn., la rg e  
th re e -s to ry  b rick  bu ild in g  a n d  b a rn . 
S to re  on first floor an d  te n e m en t above. 
Good o p p o rtu n ity  fo r bu s in ess  in g row ing  
tow n  of 15,000 in h a b ita n ts . P rice  low. 
F o r  p a r tic u la rs  ap p ly  to  J . M. H arm o n ,
M eriden , Conn._______________________588

F o r  Sale—O ne of th e  b e s t d ru g  s to re s  
in L ap e e r coun ty , tow n of 500 population . 
S tock in v en to rie s  l itt le  o v e r $2,500. C an 
be bo u g h t a t  a  b a rg a in . P a r ty  w ishes  
to  engage  in o th e r  business . V ery  low 
ren t. A ddress H . T. C arv er, c a re  F a r -  
rand , W illiam s & C lark , D e tro it, M ich.
___________ ________________ _________ 5S5

M an u fac tu re r of lad ie s ’ g a rm e n ts , d e 
s ire s  to  d ispose of b u siness . A ra re  op
p o rtu n ity  to  secu re  a n  u p - to -d a te  p la n t 
w ith  a  w ell-know n, old e s ta b lish ed  b u s i
ness an d  a  good trad e . W ill sell bu ild 
ing, m ach in ery  a n d  b u s in ess  a t  a  b a r 
gain . R eason  fo r  selling , p ro p r ie to rs  d e 
s ire  to  re tire . F o r  fu ll in fo rm a tio n  w rite  
o r call T h e  K in g  M fg. Co., 1106-12 D orr
St., Toledo, Ohio.____________________ 584

F re e  fo r six  m o n th s , m y spec ia l offer 
to  in tro d u ce  m y m ag azin e  “ In v es tin g  
fo r p ro fit.” I t  is  w o rth  $10 a  copy to  
anyone  w ho h a s  b een  g e tt in g  poo rer 
w hile th e  rich , r ich e r. I t  d e m o n s tra te s  
th e  re a l e a rn in g  pow er of m oney an d  
show s how  anyone, no m a tte r  how poor, 
can  acq u ire  riches. In v e s tin g  F o r P rofit 
is  th e  only p ro g ressiv e  financial jo u rn a l 
pub lished . I t  show s how  $100 grow s to 
$2,200. W rite  now  an d  I ’ll send  i t  six  
m o n th s  free . H  L. B arb er, 433, 28 W . 
Jac k so n  B lvd., C hicago. 448

F o r Sale-—C lean  s to ck  g en era l m e r
chand ise , good location  M issouri tow n. 
Good business, lig h t expense. B usiness 

"w ing. $10,000 c a sh  w ill hand le . A d
d re ss  Geo. D. W isely , B la irstow n , Mo.

C onfectionery  fo r sale , only confec
tio n e ry  a n d  cafe  in  good M issouri tow n, 
2,000 in h a b ita n ts ;  b u sin ess  good; can  
g ive p a r t  tim e  if desired , te rm s  to  su it;  
p lace u p - to -d a te .  A ddress S. B. R obin-
son, G ra n t C ity, Mo.________________ 570

F or Sale—Good c lean  s to ck  of h a rd 
w are , g roceries, c ro ck ery  an d  p a in t; well 
e stab lish ed  fo r  fo u r tee n  y ea rs . Invoice 
ab o u t $8.000; do ing  a  bu s in ess  of $40.000 
to  $45,000 yearly . S to re  w ell located , 
c ity  of 6,000; b rick  bu ild in g  24x118  fee t, 
tw o -s to ry  an d  b a se m e n t; re n ts  fo r $50 
p e r m onth . O w ner w ishes  to  re tire . A d
d re ss  E. W , P o r t, P o r tag e , W is. 568 

Merchandise Sales Conductors. W e a re  
busy  ho ld ing  spec ia l sa le s  all over M ich
igan . S tocks reduced  o r  closed o u t e n 
tire ly  a t  a  profit". W rite  fo r te rm s  and  
open da te . A. E . G reene, 116 D w igh t
Bldg., Jack so n , M ich. _____581

F o r Sale—G eneral s tock , $4,000, a ll 
s tap le  goods. L ive tow n  800, C en tra l 
M ichigan. Good p ay in g  business. A d
d re ss  O. R. W ., c a re  T rad esm an . 597

F o r Sale—F in e  c lean  s to ck  of g e n e ra l 
m erch an d ise  b e tw een  $1,100 a n d  $1,200, 
loca ted  ab o u t 70 m iles from  C hicago in 
live co u n try  tow n  of 5,000 in h a b ita n ts . 
F o r  p a rtic u la rs  w rite  T h e  S pot C ash
Store. W oodstock , 111._______________ 598

F o r Sale—One of th e  b e s t fu rn itu re  
businesses  in th e  s ta te  of C alifo rn ia . 
L ocated  in  th e  fam ous S a n ta  C la ra  V al
ley. N o com petition . C ity  of 6,000 p o p 
u la tion . P a r t  te rm s . A ddress O w ner, 
Box 277, S a n ta  C lara , Cali. 587

$10,000 req u ired  to  sw in g  sa fe s t s to re , 
c lo th ing , d ry  goods, shoes, lad ie s ’ re a d y 
m ade. B usiness  e s tab lish ed  35 y ears . 
M oneym aker. Tow n 3,000 r ic h e s t f a rm 
ing  sec tion  C en tra l M ichigan. B um per 
crops. Im m ed ia te  possession . Good r e a 
sons. If  a  h u s tle r  an sw er. A ddress
No. 563, c a re  T rad e sm an.___________ 563

W a n te d —To buy  p r in tin g  p re s s  an d  
type, la rg e  enough fo r a  s ix  colum n 
new spaper. A ddress No. 583, care  T rad e s -
m an , _____________________   583

W ill sell m y w ell loca ted  d ru g  s to re  
fo r $1,000, $500 cash , ba lance  on easy  
p a y m e n ts  to  su it p u rch ase r. A ddress  
M ax, c a re  T rad esm an . 536

If you w a n t spo t cash  fo r y o u r s tock  
of m erch an d ise , a d d re ss  R . E . T hom pson, 
B artlesv ille . Okla. 561

F o r Sale o r R en t—H otel, p a r tly  fu r 
nished . Good location . R eason , a d v an c 
ing  y ears . A ddress  J o h n  E . E v an s ,
A llegan, M ich._______________________ 577

F o r Sule—A good s to ck  of clo th ing , 
co n sis tin g  of m en ’s, boys’ a n d  y o u th s ’ 
s u its , ove rco a ts  an d  p a n ts . A lso a  s tock  
of lad ie s ’ re a d y - to -w e a r  goods, co m p ris 
in g  su its , coats , d resses, e tc . Also a  
s tock  of c a rp e ts  a n d  ru g s  and  linoleum s. 
I w ill sell a ll of th e  above  goods a t  a  
b a rg a in , a s  I a m  go ing  o u t of business. 
A ddress  H- N . B each , H ow ell, M ich.

540

Look H ere  M erchan ts! You can  col
lec t a ll you r old g iven  up  acco u n ts  y o u r
self by o u r new  p lan . E nclose  s tam p  fo r 
sam ple  an d  fu ll p a r tic u la rs . P ek in  Book 
Co.. D e tro it, M ich. <512

F o r Sale—F o u r lam p  in v e rted  b u rn e r, 
Yale special, gasoline, hollow  w ire  lig h t
ing  system , n ea rly  new . F o r  p a rtic u la rs  
w rite  to  G. B. N ichols, 1315 P o r tag e  St., 
K alam azoo, M ich. 543

C an fu rn ish  re tired  bu sin ess  m en, 
c lerks, b o ok -keepers  an d  o thers  fine 
fa rm s, 5 a c re s  an d  up  to  1,000, n e a r  
ra ilw ay  s ta t io n s  an d  good m a rk e ts  
cheap ly  a n d  on easy  p ay m en ts. W rite  
fo r p a r tic u la rs  to  S tephenson  L an d  & 
L um ber Co., Oconto, W is. 549
—F o r Sale—H a rn e s s  shop, L an d is  sew 
ing  m ach ine  and  S in g er shoe m achine. 
All sm all tools an d  o th e r  goods. C heap, 
m ust sell. G. E . A nderson , E v a r t ,  M ich.

553
H o te l W an ted —P ra c tic a l  ho te l fam ily  

would ta k e  a  long lease  of fu rn ish ed  
hotel in  good tow n, m u s t be  lead ing  com 
m erc ia l $2 p e r day  hotel. Give d e ta ils  
in first le tte r . W . S. H ull, L incoln, 111.

566
I pay  cash  fo r s to ck s  o r p a r t  s tocks  

of m erch an d ise . M ust be '»heap. H. 
K äufer. M ilw aukee, W is. 92

If you w ish  to  buy , sell o r ex ch an g e  any  
le g itim a te  b u sin ess  o f a n y  k ind , anyw nere . 
consu lt o u r B usiness C hance D ep artm en t. 
I ts  ope ra tio n  is  n a tio n a l in scope and  
offers unexcelled  serv ices  to  th e  seller, 
a s  w ell a s  th e  b u y er A dvan tag eo u s e x 
chan g es  fo r o th e r  p ro p e rtie s  a re  o ften  
a rran g ed . In  w ritin g , s ta te  fu lly  you r 
w ants. T he  V arlan d  S ystem . C ap ita l 
B ank, St. P au l. M inn. 814

F R E E  FO R  SIX  M O N TH S—MY SPECL 
IA L offer to  in troduce  m y m agazine  “ IN 
V E S T IN G  FO R  P R O F IT .” I t  is w orth  
$10 a  copy to  anyone  w ho h a s  been g e t 
tin g  p oo re r w hile  th e  rich , richer. I t  
d em o n stra te s  th e  R E A L  ea rn in g  pow er of 
m oney, and  show s how  anyone, no m a tte r  
how  poor, CAN acq u ire  riches. IN V E S T 
ING FO R  P R O F IT  is  th e  only  p ro g res 
sive financial jo u rn a l pub lished . I t  show s 
how  $100 grow s to  $2,200. W rite  NOW  
an d  I 'll send  it  s ix  m o n th s  free . H  .L. 
B arb er , 433, 28 W . Jac k so n  Blvd., C h i
cago. 448

C ash fo r you r bu sin ess  o r p ro p erty . I 
b ring  b uyers  an d  sellers  to g e th e r. No 
m a tte r  w h ere  located , if you w a n t to  buy, 
sell o r exchange  an y  k ind  of bu sin ess  o r 
p ro p erty , w rite  me. E s tab lish ed  1881. 
F ra n k  P. C leveland, R eal E s ta te  E x p ert, 
j 261 A dam s E x p ress  B ldg., C hicago, 111. 
__________________  _____ ____ 326

M erch an ts  P lea se  T ak e  N otice! W e 
have c lien ts  of g roce ry  stocks , general 
s tocks, d ry  goods stocks, h a rd w a re  stocks, 
d ru g  stocks." W e have  on o u r lis t a lso  a  
few  good fa rm s  to  exch an g e  fo r such  
stocks. Also c ity  p ro p erty . If you w ish 
to  sell o r exch an g e  yo u r b u sin ess  w rite  
us. G. R. B usiness E xchange . 540 H o u se 
m an Bldg.. G rand  R apids. M ich. 859

W an ted  To E x ch an g e—480 ac re s  of 
C ass county , M inneso ta  land  fo r m e r
chand ise . L ake  R egion L and  Co., P ine  
R iver. M inn. 542

H e n ry  N oring , R eedsburg , W is., ex 
p e r t  m erch an d ise  au c tio n ee r a n d  a u th o r 
of T he  S ec re t of Successfu l A u c tio n eer
ing, closes o u t o r  reduces  s to ck s  of m e r
chand ise . W rite  fo r d a te s  an d  in fo rm a
tion. 336

F ir s t- c la s s  b a k ery  an d  re s ta u ra n t ,  w ith  
rep u ta tio n  of e igh teen  y ears . M odern 
tw o -s to ry  b rick  bu ild ing , 30x140 feet. 
B est loca tion  sea p o rt c ity  of 85,000 on 
L ake  Superio r. D oing good business, no 
w agon, a ll co u n te r tra d e . H av e  b est 
c la ss  of people b o a rd in g  w ith  me. H ave  
no opposition  in ca te r in g . W ill invoice 
$5,600, p a r t cash , ba lance  to  su it. Give 
good lease  to  r ig h t p a rty . C has. Schober, 
27 E. S uperio r St., D ulu th . M inn. 493 

Safes O pened—W. L. Slocum , safe  e x 
p e rt and  locksm ith . 97 M onroe Ave., 
G rand R apids. Mich. 1*4

W ill pay  cash  fo r s to ck  of shoes and  
rubbers. A ddress M. J . O., c a re  T ra d e s 
m an. 221

H E L P  W A N T ED .
S a lesm an—To han d le  lad d ers  of a ll 

k inds on com m ission  fo r M ichigan, I n 
d iana , W isconsin , Ohio, Illinois. T he 
S im plex L ad d er Co., Inc., B u chanan , 
M ichigan. 595

W an ted —C loth ing  sa le sm an  to  open an  
office an d  ta k e  o rde rs  fo r th e  b e s t th e re  
is  in ta ilo ring . An ac tiv e  m an  is c e r
ta in  to  s tab lish  a  v e ry  lu c ra tiv e  b u s i
ness  w ith  th is  line. W rite  fo r in fo rm a-
tion. E . L. Moon, G eneral Agen t, C olum -
bus. Ohio. 591

W an ted —-Salesm en calling upon1 h a rd -
w are and im plem ent d ea lers  to hand le
o u r c•ream s e p a ra to rs  a s  a sidel ine, on
com m ission basis . S im plest dis c m a-
chine on th e  m ark e t, priices enable
dealeirs to com pete  w ith m ail o rder
house s. S ta te  r ig h ts  will b<e gli.•en re -
1 in ble p a rti es. T he  M ilwaukc■e S ep a ra to r
Co., :267 Si x th  S t., Milwaukeee, W'is.

W an ted —C lerk fo r g en eral s to re . M ust 
be so b er and  in d u s trio u s  an d  have  som e 
prev ious  experience. R eferences requ ired . 
A ddress Store, care  T rad esm an . 242
________S I T U A T I O N S  W A N T E D . ________

W an ted —Position  by  re ta il  sa le sm an  of 
d ry  goods an d  lad ies’ re a d y -to -w e a r . 
E xperienced  buyer, a d v e r tis e r  an d  m a n 
ag er. W an t to  h e a r  from  p rog ressive  
firm  need ing  a  capab le  m an by  Dec. 1. 
A ddress R eliable, care  T rad esm an . 590

W an ted —Position  a s  c le rk  in g rocery  
s to re  by a young  m an. H av e  had  six 
y e a rs ’ experience. Speak  G erm an. Can 
fu rn ish  re ferences . A ddress  J . H . K lo t- 
tenberg . D anfo rth , Hi. 579

Unavoidable.
“ H ave you been able to  m eet all 

the dem ands of your c red ito rs?”
“ M eet them ? I haven’ been able 

to avoid them .”

A beautiful song is none the less 
beautiful when sung in the w ilderness.

Don’t Wait
To accumulate $500.00 or $1,000.00 before making 

an investment.

You Can Buy $100.00 Bonds
That are a part of exactly the same issue as 

those of larger denomination and can

Keep Your Savings Earning 6%
Let us submit you details and offerings.

HOW E, CORRIGAN & CO.
IN V E S T M E N T  SEC URITIES  
Fifth F loor M ich. T rust Bldg.

(As far as you can go to the right of the elevator.)
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The Grocery Store’s Thanksgiving 
Trade.

Written for the Tradesman.
N ot long  now until T hanksg iv ing  

Day.
A nd T hanksg iv ing  D ay spells op

portu n ity  fo r the  g rocer and pro- 
visioner.

T hanksg iv ing  D ay has its sen ti
m ental trad itions, its h isto ric  and re-' 
ligious association ; but custom  has 
m ade the chief m eal of the  day the 
cen ter of in terest.

W ith o u t a T hanksg iv ing  d inner the 
day would be to  m ost of us an u n 
eventfu l occasion. W e have com e to  
dem and a m eal out of the o rd inary  
bo th  in respect of the richness and 
v a rie ty  and to o thsom eness of the 
dishes served and in the com pleteness 
and adequacy of the service.

M any little  housew ives who, un
der o rd inary  c ircum stances m ust 
skim p and save and re so rt to  all m an
ner of econom ical expediencies in o r 
der to  keep w ithin the  w eekly allow 
ance for groceries, m eat, m ilk, etc., 
nevertheless perm it them selves some 
latitude on T hanksg iv ing  occasions. 
T he factory  or shop w here “fa th e r” 
w orks will, of course, close for 
T hanksgiving, and th a t will give the 
busy w age-earner a chance to  spend 
the day with his family. W hy shouldn’t 
the  family have a d inner w orthy  of 
the occasion since, in the  w hole ca l
endar of the year, there  is but on? 
T hanksg iv ing  Day?

Y our T hanksg iv ing  D isplay.
I t  is none too soon to  begin th in k 

ing about your T hanksg iv ing  display 
T ry  to  m ake it the best, the m ost 
daring, the m ost appealing  ever.

Select som e plum p, choice tu rkeys 
for display in your windows, and 
have round about them  vegetables and 
fruits and delicacies.

T he pyram id arran g em en t of fru its 
is alw ays good. Fancy baskets of 
various sizes can easily be had; and 
several of these carefully  packed and 
topped w ith choice selections of fru it 
and conspicuously displayed in your 
window is a good holiday stunt. L ast 
fall I saw som ew here an uncom m on
ly fine holiday trim  in a Cincinnati 
g ro cer’s window. In  the cen ter of his 
w indow he had a so rt of p latfo rm  or 
low table arrangem en t, about th ree  
by four feet, and perhaps a foo t above 
the floor of the window. Suspended 
from  above by several fine—alm ost 
invisible w ires—was an im m ense co r
nucopia of papier-m ache; and out of 
the cornucopia o n to  the  tab le  seem 
ed to  pour the vegetables and fruits. 
T here  was a big pum pkin, bananas in 
sm all c lusters and grape fru its . T h ere  
w ere po tatoes, tu rn ip s and cabbage; 
cauliflower, onions and c arro ts ; plums, 
apples, grapes. A lto g eth e r it was a 
fe tching trim —and extrem ely  sim ple 
and easy in arrangem en t.

If som ebody about the s to re  is 
handy w ith tools, and it is desired to 
have a w indow  som ew hat ou t of the 
o rd inary , a trellis-w ork  a rrangem en t 
can be built in the back of the w in
dow tin ted  w ith som e quick-drying 
m aterial, and decorated  w ith a rti
ficial vines.

A shelf a rran g em en t m ade from  
boxes and covered w ith crepe paper 
is inexpensive and good for the  d is

play of vegetables, fru its  and  deli
catessen  products. T he shelves— 
preferab ly  th ree  in num ber—should 
vary  in depth, the  w idest being a t the 
b o tto m ; and they  can be built-in  a t 
the end o r back of the  window, o r 
suspended from  the top by m eans of 
th in  w ires.

Y our T hanksg iv ing  A dvertising .
W hile  the g e ttin g  of T hanksg iv ing  

business is largely  a m atte r  of good 
stock and good display, good adver
tis ing  helps w onderfully .

T h e  g rocer w ho doesn’t o rd inarily  
use space in the  new spapers o ugh t to  
in sert a few good announcem ents du r
ing  the  w eeks preced ing  T h an k sg iv 
ing. L e t the people know  th a t you 
have m ade a special effort to  get 
som eth ing  ex tra  nice for the occa
sion. T ell them  you have stocked 
w ith reference to  pala te  joys, and in
tim ate  th ey ’ll m iss it if they  don’t 
come in early  to  m ake their selec
tions.

A nd speaking about selections re 
m inds me th a t it is a good plan to  
p repare  a lis t—'maybe tw o o r th ree  
of them —in w hich you have nam ed 
the good th ings people will w ant, or 
m ight w ant, for T hanksg iv ing  m enu. 
I t  is a good plan to publish the list 
o r lists in your new spaper ad v ertise 
m ents, if you advertise  in the papers; 
if no t it will certain ly  help a lo t to  
have them  for your w indows.

I give below  a suggestive list. I t  
m ay help }rou in p reparing  one of 
your own. Suppose }rou take a lead 
pencil and check the item s you will 
have in stock and see if you haven’t 
enough of them  to  m ake a good show 
ing. If  one of the boys about the 
s to re  is handy w ith a shading pen or 
w ith the brush, provide him w ith 
some sheets of b risto l-board  and tell 
him  to ge t busy.

If you sell m eats, then  the follow
ing will look good:

T urkeys
Chickens
Ducks
P ig ’s-feet
L eg-of-M utton
Veal K idney R oast
Sirloin of Beef.

H ere 's  an o th e r:
C ranberries
O ysters
P repared  Soups 
Sausage 
Cheese 
Boiled M eats 
Cured M eats 
M ince M eat 
H oney
C anned Goods

A m iscellaneous lis t:
T urkeys
O ysters
Pum pkins
Celery
C ranberries
Cauliflower
Sw eet P o ta to es
Irish  P o ta to es
T urn ips
G rape F ru it
A pples
B ananas
G rapes
Plum s etc.

A carefully  prepared , neatly  le tte r
ed list of item s in th e  w indow and

inside the store is a good thing. Tt 
suggests ideas to your patrons and 
helps to promote extra sales. And 
that is what you need during these 
days preceding Thanksgiving—extra 
sales. Eli Elkins.

Out of the Old and In to  the New.
The contract for building the new 

home of the Peninsular Club has been 
awarded to the Hauser-Owen-Ames Co. 
at around $125,000. The Club is now 
moving into tem porary quarters in the 
basement of the Keeler building, on 
N orth Division avenue, and next week 
the wrecking of the old club house 
will begin. The building is to be com
pleted in a year and with the furnish
ings, exclusive of the real estate, will 
represent a total cost of about $200,000. 
The real estate has a present estimated 
value of about $$100,000.

The old club house, located at the 
corner of O ttaw a avenue and Fountain 
street, was erected thirty  years ago. 
The site a t that time cost $13,000 and 
the contract price for the building was 
$28,000, with an additional $10,000 al
lowed for the furnishings, in all about 
$50,000. The city at that time had a 
population of about 40,000, and a $50,000 
club house was a tolerably ambitious 
enterprise. The old building is three 
stories, red brick and of ordinary con
struction ; the new building will be five 
stories, rough faced red brick and terra  
cotta and will be fire proof, and the 
contract price of $125,000 is just about 
in keeping with the city’s growth. The 
first floor of the new building will be 
for business purposes and the four 
upper floors will be for the Club, with 
reading rooms, office and similar apart
ments on the first floor, billiard and 
card rooms on the second, dining rooms 
and kitchen on the third and the fourth 
divided into chambers for club members 
or guests. The building will be a fte r 
plans prepared by Robinson & Campau 
and will be worthy of its central loca
tion and the organization building it.

The Peninsular Club was organized 
in 1882 and was the outgrowth of a 
social organization known as the Full 
Moon Club, which held periodical ses
sions for dinners and a good time. The 
Club leased the old M orton homestead 
on the hill at O ttawa and Pearl, where 
the W aters furniture exhibition build
ing now stands. I t  was such a success 
that the purchase of a site and the 
building of a club house followed and 
the club house was completed for open
ing with a brilliant social function on 
February 25, 1884. The club during its 
thirty year’s existence has maintained 
its high tone and dignity and has had 
a strong influence upon the social and 
business life of the city. I t  has never 
played for popularity and the nearest 
approach to what might have been con
sidered successful rivalry was that of 
the old Owashtanong Club. This Club 
went to wreck in time, but the Penin
sular Club pursued the even tenor of its 
way and to-day is strong in its mem
bership and financially in good shape.

The old Peninsular Club house, as 
buildings go, is far from  being a back 
number, and that it is to be wrecked 
for no other reason than that it is too 
small for the purposes of the Club is 
excellent evidence that the city is grow 
ing. A very few years ago the very 
idea of tearing down anything with a

roof tight enough to keep out the rain 
would have been considered the limit 
of wastefulness. Now the wrecking of 
the old building, even though perfectly 
good, is looked upon as commendable, 
as it will clear the way for something 
better.

D oings in the Buckeye State. 
W ritte n  for the Tralesmao.

H orticulturists of the city and county 
met a t Dayton Nov. 5 and, a fte r break
ing bread together, an interesting pro
gramme of papers and discussions was 
carried out, the topics including forestry 
and rainfall, orchards, entomology, 
ornithology, floriculture, bee culture and 
meteorology.

A Commission of Public Recreation 
has been organized in Cleveland under 
the public welfare department of the 
new city charter.

The new State penitentiary will be 
located near the village of London, in 
Madison county, on a tract o f 1550 
acres. There is 600 acres of timber 
and an abundance of sand, gravel and 
clay from which the State will make 
concrete brick and tile. A separate 
prison will be built in Perry  county 
for the incarceration of men who can
not be trusted in the open.

Cincinnati-made goods will be boosted 
by the Chamber of Commerce of that 
city. Almond Griffen.

T. F. Roof will shortly engage in 
general trade at Kewadin. He has o r
dered his dry goods from  the Grand 
Rapids Dry Goods Co., his shoes from 
the Herald-Bertsch Shoe Co., and his 
groceries from  the W orden Grocery 
Co.

T he only sure way to  avoid doing 
the w rong  th ing  is to  keep doing th a t 
which is righ t.

BUSINESS CHANCES.
F o r  Sale—M y sto ck  o f b a z a a r  goods 

an d  s to re  fix tu res. C en tra l loca tion . A d
d re ss  M rs. E m m a  F itch , N ashv ille , M ich.
_________________________________ 611

$1,500, w ith  serv ices, to  in v e s t in  d ry  
goods o r g e n e ra l s to re  by  h u s tlin g  d ry  
goods m an. E x p erien ced  buyer, m a n a g er 
a n d  ad v e r tis e r . A ddress 612, c a re  T rad e s -
m an . ___________________________612

F o r Sale—Sm all s to ck  of g roceries, w ith
good fix tu res, loca ted  in  one of th e  b e s t  
fa rm in g  to w n s in N o rth e rn  M ichigan. 
M ust be sold a t  once. E s ta te  m u s t be 
se ttled . S m all in v estm en t. A ddress  A d
m in is tra to r , c a re  T rad esm an . 613

Telephone or write NOW to

J. H. SMITH 
422 Ashton Building 

Grand Rapids
The prompt shipper of Domestic 

and Steam Coals



Explain iRe Many Uses of 
BORAX & win your Customers 
Everlasting* Gratitude

Tell the housewife of its many uses in the Kitchen, in the Laundry, 
in the Nursery, in the Sick Room, and for the Bath.

Or better still, place a package of

20 Mule Team Borax
right in her hands and let her read  the directions.
__ It will require but a minute or two

of your time, and it will be well worth 
it. For Borax is a “repeater” that shows 
a worth-while margin of profit.

£

Try the plan we suggest on the next 
five customers that enter your store. 
See if three out of the five don't buy, 
and keep right on buying.

See if you don’t win their everlast
ing gratitude by calling their attention 
to this almost indispensable antiseptic 
cleanser. Try it now, to-day.

■r ¿v? n g

PACIFIC COAST BOR AX CO., Chicago

The Increased Karo Business in' 
Your Vicinity is Yours by Right

Center the big jump in Karo business right in your own store. Stock Karo 
liberally, display it prominently. It pays you big profits and is easy to handle.

Karo sales are increasing rapidly—every day more and more 
of th is  fam o u s  syrup is used by the American housewife for cook
ing and table Use.

O u r e x t e n s iv e  an d  fo r c e fu l a d v e r t is in g  is  t e l l in g  th é  fa c ts  a b o u t K aro, th e  g rea t n a tio n a l sy r u p —its  p u r ity  
an d  fo o d  v a lu e  an d  th e  g re a t s a v in g  it  e f f e c ts  in  th e  c o s t  o f  th e  fa m ily  l iv in g .

Your customers know the Karo label—they will take no substitute. Give them 
Karo, the syrup that is always pure and wholesome, and full net weight in every can.

CORN PRODUCTS REFINING CO.
NEW  YORK, N. Y.
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Christmas Doll Assortments
17c

33c

F4997, Fine Quality 25c Jointed Bisque Asst __T o retail at 25c each. Ranging in size
— — m b —— — — —m— m from l0'/2 tO 13 in., tum ing biSQUe 

heads, jointed shoulder and hip. l/z  sleeping eyes, large variety of dresses, many lace trim hats to match. You 
can get more than a “quarter” for some of them.- Lots of 36 or more, asstd. styles and colors. Each,

F4998, “ W orld's Finest" 50c Bisque Asst . .R a n g in g  from 13 to 15y2 in., all with
...... . — 1— — - —— ....  ....  m o v in g  ey es , turning bisque heads,
jo inted  bodies, various styles dresses and hats to match in lawns, satins, silks, each asst, with 12 to 18 style 
dresses. Regularly jobbed at $3.90 to $4.50 dozen; for many of them you can get 65c and 75c. Lots of 18 
or more, asstd. styles and colors. Each,

F4999, Extra Fine Full Jointed “ Dollar" Asst — Ranging from 15>£ to \1'A in., all
f  Q  — — 1 i —— — with turning bisque heads, m o v in g
Q q C  e y es , full jointed  shoulder, e lb o w , hip and kn ee , asstd. lawn, silk and satin dresses in all the popular 

shades, with hats to match, lace trimmed underwear, n o  tw o  alike. Many of these w ill easily bring $1.25 and 
up at retail. Lots of 12 or more, asstd. styles and colors, all different. Each,

17c

33c

68c

B U T L E R  B R O T H E R S
E xclu sive  W holesalers o f  G eneral M erchandise

CHICAGO
SAM PLE ) 
H OUSES )

N E W  YORK ST. LOUIS
C incinnati
Omaha

Cleveland
Portland

MINNEAPOLIS
Kansas C ity  
Philadelphia

DALLAS
M ilw aukee
Seattle


