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C b e  C i t t l e  A r m  C h a i r I**4*
f l  U l o m a n ’ s  C o v e

Nobody sits in the little arm chair;

44443-4 There are times a woman’s love
It stands in a corner dim; 3-

4 Fer a man stands out, 1 guess,
But a white-haired mother, gazing there, 3-4 More’n usual, like as when

And yearningly thinking of him, 4*4 Sickness comes or else distress.
Sees through the dust of long ago 4

4 But I reckon that it shines
The bloom of the boy’s sweet face, 4* Brighter than a taller dip

As he rocks so merrily to and fro, 44»1- When a man is goin’ away
With a laugh that cheers the place. 3-4* An’ she comes ter pack his grip.

Sometimes he holds a book in his hand,
444* ’Pears to me she seems to think

Sometimes a pencil and slate, *
} More about his comforts then;

And the lesson is hard to understand, 44 Puts in slippers jes as though
The figures to calculate; 443- They was worn by traveling men.

But she sees the nod of the father’s head, 4
i Fusses round an’ round the room

So proud of his little son, 3-3- Hopin’, maybe, ’at she’ll see
And she hears the words so often said, 443- Something ’at perhaps he’ll need—

“No fear for our little one.” 443- Jes as thoughtful as can be.

They were wonderful days, the dear, sweet days,
4
43- Packs in heavy underwear,

When a child with sunny hair *
i Fearin’ ’at it may get cold;

Was here to scold, to kiss and to praise 4-4 It is most remarkable
At her knee in the little chair.

44* What a common grip will hold
She lost him back in her busy years, *44 When a woman fills it up—

When the great world caught the man, 3-4 Things fer sunshine ’an fer rain;
And he strode away past hopes and fears 4

4 Pills fer every kind of ills,
To his place in the battle’s van. 4444

Liniment fer every pain.

But now and then, in a wistful dream,
43-♦ Seen her pack that grip o’ mine,

Like a picture out of date, *■43- Hundred times, I guess, an’ more;
She sees a head with a golden gleam *4 Heard her sigh while doin’ it,

Bent over a pencil and slater 4* Kneelin’ on the bedroom floor. y
And she lives again the happy day, 3f

4 An’ I never went away
The day of her young life’s spring, 444 On the shortest kind o’ trip

When the small arm chair stood just in the way, 3-
* Without feelin’ ’at her heart

The center of everything. 44
444
4
1

Had been packed inside my grip.
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Franklin Dessert and Table Sugar
“ONE OF OUR BEST SELLERS“

This sugar grades between POWDERED and FINE 
GRANULATED, dissolves quickly, sweetens thoroughly, 
can be used either with spoon or shaker.

FRANKLIN DESSERT and TABLE is a fancy table 
sugar, made especially for sweetening cereals, berries, fruits, 
desserts and other foods which are sweetened at the table. 
Your customers will appreciate its usefulness, and if you 
start them buying it you’ll have an increased sale of sugar. 
The FRANKLIN CARTONS save cost of labor, bags, twine 
and loss from overweight.

Packed in 2 lb. CARTONS—48 lbs. to the CON­
TAINER and 120 lbs. to the CASE. Other FRANKLIN 
CARTON SUGARS are packed in original CONTAINERS 
of 24, 48, 60 and 120 lbs.

Franklin Carton Sugar is guaranteed fu ll weight 
and refined CANE sugar.

THE FRANKLIN SUGAR REFINING CO.
PHILADELPHIA

Tour customers know FRANKLIN CARTON SUGAR is CLEAN sugar/

LISTEN
W ith your ear "close to  the  ground,” you can 

hear a great w ave of sound spreading all over 
the  U. S., growing, increasing, insisten t—the 
DEMAND for

“WHITE HOUSE” 
COFFEE

If you are a wise grocer, you will alw ays be 
ready w ith  "W hite House” in stock, to meet your 
share of the business certain  to  continue coming 
your  w ay.

JUDSON GROCER CQ.
W holesale Distributors

GRAND RAPIDS, MICH.

Lautz Sn o w  B oy Washing Powder
J B u f f a l o ,  N.  Y.
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BEING ON TIME. 
Napoleon based much of his success 

upon being prom pt to the minute; 
and it is said that one of the great 
factors in his defeat at W aterloo was 
the loss of a few moments by 
himself and Grouchy on the fatal 
morning. As a result of this, Blucher 
was on time and Grouchy was late. 
It was not long, but no doubt the 
memory of that lost time came back 
to Napoleon many times while at 
St. Helena.

There are Bluchers and Grouchys 
seen every day in the trade world; 
and some of the W aterloos in the 
commercial field may be as surely 
traced to the lack of being on time. 
The man who waits until the flood 
tide of Christmas purchases before 
ordering his goods will lose the main 
part of the holiday trade. True, he 
may be able to catch his share of 
those who wait until the last, thinking 
to get things cheap. But the cut in 
prices comes out of a part which 
should be clear gain to him.

A part of your stock has a standard 
cash value the year round. A part has 
an increased value at this season. 
A part is comparatively worthless 
after the holiday trade is carried over 
until next year, even if you could af­
ford to load up a year in advance. In  
another twelve months something so 
entirely different will have come that 
its sale would be hopeless.

The classics will require each a 
different treatm ent. In the one case 
“Timeliness” may be an indefinite 
term ; in the other, “There will never 
be a time like the present,” must be 
the rule. Make it a point to have 
your holiday goods on time and when 
the season is over, work them off, 
even if you have to cut rates to the 
lowest notch. Get rid of them, and 
begin planning for the next rush, be 
it W ashington’s birthday or Easter.

The time for the Red Cross Christ­
mas seal is arriving and those behind 
the little stamps hope there will be a 
big sale, and there ought to be, be­
cause the money goes to serve a 
w orthy purpose. I t  is not too early 
to remind users where they should 
put the stamps, Some of them have

been in the habit of putting them on 
the same side of the letter as the 
postage stamp and the address which 
is wrong. O rder No. 5,020 of the 
Postoffice D epartm ent is to the effect 
that Red Cross stamps shall be af­
fixed to the reverse side of domestic 
mail m atter and not on the address 
side of any package going through 
the mail. If the parcel is sent by ex­
press, it makes no difference where 
the stamps are placed. It is well 
enough also to remember that seals 
of any kind ought not to be put over 
the strings which tie up any pack­
age going through the mails. If the 
seals cover .the strings, they inter­
fere with inspection and subject the 
parcel to first class postage rates. 
Remember that Christmas seals are 
not good for postage. They will not 
carry any mail m atter, but any kind 
of mail m atter will carry them.

In these later days there are schools 
for all sorts of accomplishments. The 
day has gone by when the school 
is supposed to teach only the three 
Rs and what comes after them. There 
are schools for music, for dancing, and 
forty other things. To Spain, not 
especially enterprising in educational 
matters, belongs the credit of being 
the first country in the world to open 
up a school or college to teach the 
gentle art of bull fighting. Something 
like $100,000 has been expended in 
preparing the plant and securing a 
faculty. I t is about the best paid 
business there is in Spain, and so it 
is not remarkable that the young men 
of that country should wish some 
place where they can get the educa­
tion required to have a share in the 
glory and the money.

Chicago’s barbers believe they can 
reduce the cost of high living and 
get more business. I t is declared by 
the President of the Illinois Barbers’ 
Association that within a few weeks 
the tipping system will be abolished 
in that State. He says the tip is the 
father of the safety razor, as cus­
tom ers hate to be held up for more 
money after they have paid their 
bills, so they cut out the barber and 
cut themselves when shaving.

The scientists go a good ways to 
find a germ or charge a microbe with 
disorderly conduct. For example, it 
is claimed that a man at Glastonbury, 
Conn., has died as the result of pto­
maine poisoning because he ate a 
part of a gray squirrel, which squirrel 
in its lifetime had fed on chestnuts 
affected by the blight. That is going 
a good ways to find the cause of 
death, further than the squirrel had 
to go when it felt the shot.

Cheer up—this ain’t so hot as hell 
is going to be.

THE ART DEPARTMENT.
Even though this is not a part of 

your regular stock, unless the field 
is now entirely covered by your 
neighbors, it pays to introduce it into 
your holiday trade. For various rea­
sons there are always those who pre­
fer to add a touch of their own per­
sonality to the Christmas gift. To 
these the art departm ent comes as 
a boon. There are few women who 
do not enjoy fancy work in some 
form and it is of such a nature that 
spare moments will serve to eke out 
the scant supply of cash.

A fancy finding favor and possessing 
some marked advantages is that of 
making all gifts along a certain line. 
Thus the woman who gave cushions 
to all of her friends last year will 
not be in danger of forgetting and 
duplicating gifts in some instances by 
transferring her purchases to linen; 
and never were the towels and other 
accessories, with their monogram in 
needlework, more inviting. You can 
make some attractive prices where 
she buys a certain article, in quantity 
which she will appreciate. Every 
woman’s magazine nowadays is re­
plete with directions and patterns for 
this line of work. Yet these never 
appeal as do the real articles. A sam­
ple towel with the lettering neatly 
done will sell a dozen, while the mere 
description only inspires the thought, 
quickly forgotten, that such things 
would be acceptable. Nine cases out 
of ten, the interest is not sufficient 
to even inspire the query as to wheth­
er you have similar goods in stock.

Make a specialty of your art depart­
ment in your local advertising. Em ­
phasize the fact that you have the 
material in variety; that you show 
samples of finished work and give 
directions for doing it, if desired. Fill 
your window with attractive patterns. 
W hen a passer-by steps in “just to 
see the work,” give as cord’al a greet­
ing as if she came for the avowed pur­
pose of buying. If you can convert 
her into buying, it but proves your 
greater skill as a salesman; but be 
sure not to become a bore; else she 
will not dare come in again “just to 
look;” welcome her, even though only 
a sight-seer.

A stream never rises higher than 
its source. The character of the 
government is a reflection of the 
character of the governed. Politics 
is the business of the present, very 
important, but the continued task is 
the keeping of the source of gov­
ernment—the people—pure, and en­
lightened. This comes within the 
province of education in its broadest 
aspect. If the agencies that make 
for a higher and better manhood, 
working day in and day out, perform 
their functions worthily and honestly,

there will be a gradual improvement. 
W rong may hold brief sway at oc­
casional periods, but in the long run 
right will triumph and the standard 
of excellence and efficiency will be 
slowly elevated. The foundation work 
in the purifying of politics and other 
evils, and in the creation of higher 
ideals, is in the keeping of the church 
the school and the home, with science 
as the handmaiden of each, and as 
these agencies perform their duties 
so will civilization advance. None 
need despair when these forces are 
alert and uncontaminated in the State. 
Upheavals, revealing disgraceful con­
ditions, are not infrequently the vis­
ual expression of the good, in its 
leavening work, forcing out the bad.

Do you pay your employes as 
much as they deserve and as you can 
afford, or do you pay them as little 
as you can make them accept w ith­
out actually quitting? Merchants 
have been known to say when it has 
been suggested that a certain clerk 
should have more money, that he 
should ask for it if he wants it. T hat 
is not good business. He should 
have it without asking if he deserves 
it. Cheap employes are very often 
costly. They are usually paid just 
what they are worth, or worth what 
they are paid. True economy con­
sists in getting the best the busmeso 
will stand, and the chances are that 
it will then soon be able to stand 
more. Look upon the employe, no 
m atter in what department he labors, 
as an investment, not as an expense, 
and expect him to produce. He 
should magnify his work. He should 
make his job bigger by growing big­
ger himself. If he does not do that, 
get somebody who will do it. They 
are to be found, and they are busi­
ness builders.

Postm asters throughout the coun­
try have been called upon to see to 
it that they do not run out of postage 
stamps during the holiday season, but 
they are also cautioned not to order 
too many stamps. They are supposed 
to be able to figure on the right 
amount to be used. A shortage would 
be a calamity, and sometimes it hap­
pens that a postm aster falls short. 
The parcel post being in operation 
this year, patrons will take advantage 
of it and send many packages that 
have formerly gone by express.

The world went along all right before 
you came upon it, and it is quite prob­
able that it will hit a fairly lively pace 
after you have gone. We beg of you 
not to stop it.

One simple, novel idea in a window 
display is worth hours of work in mak­
ing up an elaborate and complicated ex­
hibit.
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CLOVERLAND.

Zephyrs From the Upper Peninsula 
of Michigan.

Marquette, Dec. 1—W hat’s this? 
M. L. Moody, the George W ashing­
ton of the Auto City Council! Isn’t 
there some mistake about this? Is it 
M. L. Moody or D. L. Moody (not 
Dwight Lyman)?

Jim Campbell, of the “My Wife & 
I” hotel (the Dunham House), at St. 
Ignace, has discarded and consigned 
to the lake all the spray nozzles on 
the lower floor of his fine hotel. He 
has not yet announced what his plans 
are for the upstairs. Do you get me?

The boom launched by Supreme 
Counselor Claude Duval for a ban­
ner increase in U. C. T. membership 
during the present year, is showing 
fruit all over the country and is meet* 
ing with marked success. Marquette 
isn’t behind the procession, either, 
although none of our members have 
up to date formally joined the mili­
tan t movement organized by our Su­
preme Counselor. W e have had 
either applications or initiations, or 
both, a t every meeting since August. 
At the last meeting we had four ap­
plications and one initiation. We ex­
pect to report an increase far in ex­
cess of normal at our next State 
convention.

W e read with interest from Jaunty 
Jottings from Jackson, Brother Spur* 
geon’s comments on the productions 
of the Michigan State Cannery. We 
fail to see any particularly reason­
able grounds for his objection to the 
marketing of this line of goods, any 
more than we do for the marketing 
of binder twine and overalls and other 
prison made goods, so long as the 
proper sanitary conditions, such as 
are observed in any modern factory 
in the production of food products, 
are maintained. In  fact, we believe 
that the State is taking a very hu­
mane interest in the welfare of its 
prisoners in providing such congenial 
employment for the unfortunates of 
life. Brother Spurgeon surely would­
n’t advocate the revival of the old 
tread mill, the whipping post, the 
dungeon and other barbarous m eth­
ods of punishment which under mod­
ern conditions have been relegated 
to the medieval ages. Besides this, 
there is a commercial side to this 
experiment which would tend to put 
our prisoners on a self sustaining 
basis and would compel the prison­
ers to convert their time to a profit­
able account, instead of wasting it on 
tread mills, etc., thus having the op­
posite effect that Brother Spurgeon 
intimates, and would tend to actually 
reduce taxation. W e are, however, 
unalterably opposed to paying the 
prisoners any money for their time 
and the State should not, of course, 
place the products on the market at 
a price that would materially affect 
legitimate competition.

We certainly feel grateful to W. 
G. Tapert. of the Soo, for his kind 
mention of the w riter as Deuty Hotel 
Inspector; but my dear Tapert, you 
should be merciful. You should re­
member that I hold a big job in the 
first place—that of traveling repre­
sentative for one of the largest and 
best wholesale hardware houses in 
the N orthw est; that I am a great po­
litical, religious and social leader in 
my community; that I am the main 
squeeze in the local U. C. T., a very 
arduous position; that I am State 
Chairman of the Grand Council Com­
mittee on Railroads and T ransporta­
tion; that I have a standing engage­
ment with Brother Charlie W heeler 
two Saturday nights each month 
which always takes me well into the 
Sabbath morning, and other engage­
ments too numerous to mention, 
making me now a very busy man— 
but T can assure you that if I was 
hotel inspector in addition, I sure 
would make some of them sit up and 
take notice, and I would solve the 
problem for myself, once and for all

and to the satisfaction of all, with 
the single exception of the hotel 
keepers themselves what constitutes 
a $3, a $2.50 and a $2 a day hotel, 
and wouldn’t mince things about rel­
egating a few so-called hotel keepers 
to the class of swine herders and 
livery stable keepers. I'd  be there 
with the goods, but I haven’t the 
time.

The genteel Guy Pfander raises an 
interesting question, “How far should 
a hotel proprietor go to show his 
patrons that he appreciates their busi­
ness and a continuance of same?” 
This, it seems to me, is a m atter of 
personality and applies to any other 
business as much as it does to the 
hotel business. I once knew a hotel 
proprietor who was a m ost friendly 
man. H e loved to see his boys come 
and, if he could get to them, would 
meet them with the glad hand away 
out on the porch. He meant it, too, 
but I have known of cases where he 
was roundly criticised for doing so. 
Traveling men are not all real good 
judges of human nature and they 
charged the poor fellow with ulterior 
motives. I know now of a hotel man 
who has the art of “working” the 
boys at every point and he does it, 
too, to the king’s taste, but the boys 
all “ho ller1’ their heads off for him 
and call him a “prince.” H e isn’t 
a prince at all. He is a cheap g raft­
er, but he gets the money in a real 
smooth sort of a way. I know, too, 
of a proprietor who at heart is a 
prince of good fellowship, but who 
has a “crabby” exterior and who 
runs a most excellent house where 
every comfort is safeguarded and 
who takes the best possible care of 
the boys on the road, but the boys 
who do not know him all “knock” 
him and rap him hard at that. As a 
class, we are not perfect. W e have 
our own faults, just as the hotel man 
has, and there is just as much the 
m atter with us as there is with that 
much discussed, that much expected 
of, that in too many cases hated in­
dividual, and the hotel man can only 
work out his own particular person­
ality in the showing of his appreciation 
of business. He can in no way show 
his appreciation better than by giv­
ing the traveling public the best ac­
commodations he can afford, consis­
tent with making a decent living out 
of the business he is engaged in. The 
hotel man has much to contend with, 
too. I will also add that I know of 
a number of chumps who are in the 
hotel business who should have 
sought a livelihood in some other line 
of business, but the same is true of 
many of our own men as travelers 
and of our customers as well; in fact, 
true of every walk in life that could 
be named.

The Garden spot of the earth—dear 
old Cloverland.

Great dream that of John D. Mar­
tin, when he traveled the State from 
Bay City to Coldwater in an auto­
mobile in less than two hours, but 
none of the readers, I ’ll swear, ever 
gave a thought to the sleeping beau­
ty. John is a real handsome man, 
both asleep and awake.

At our last meeting last Saturday 
night, we had the pleasure of initiat­
ing G. A. Beyer, the veteran repre­
sentative of the Cudahy Packing Co., 
of Omaha. Mr. Beyer has been on 
the road for many years, but never 
saw fit to join us before. Welcome, 
Gus' W e’re glad you are with us.

Clifford Lafare has resigned his po­
sition as traveling salesman for the 
Gannon Grocer Co. and accepted a 
position with F. Labontey as clerk. 
Sorry to see you off the road, Cliff, 
and hope you will soon be out on the 
road again.

A boosters committee of three of 
our members, residents of the Soo, 
and two of our members, residents of 
Marquette, who visit the Soo fre­
quently, and two laymen of the Soo, 
were appointed at our last meeting

to work for the good of the order at 
Sault Ste. Marie. At our next m eet­
ing we intend to take similar action 
with regard to Escanaba.

Our readers in the Upper Peninsula 
could not make a wiser investment 
than in a subscription to the T rades­
man.

W onder how Bill Pohlman is get­
ting along with his bran new mus­
tache? Can you throw any light on 
the subject, Mr. Goldstein?

The Tradesman last week reported 
that Saginaw’s chief of police is urg­
ing a larger police force. W onder if 
he is figuring ahead on the U. C. T. 
convention in June?

U ra Donald Laird.

News Items From the Soo.
Sault Ste. Marie, Dec. 1—A. Fra- 

zee, manager for Armour & Company 
here for the past year, has tendered 
his resignation and will finish the 
remainder of his honeymoon. Mr. 
Frazee has been confined very close­
ly to business for the past few 
months and finds it necessary to take 
a prolonged rest. He expects to 
spend the holidays around Detroit, 
after which he and Mrs. Frazee ex­
pect to take a prolonged trip to visit 
friends and relatives abound the 
State. Mr. Frazee has not made any 
plans for the future, but will prob­
ably get back into the harness at 
some other place. Mr. Frazee has 
made many friends during his stay at 
the Soo who regret very much to 
hear of his departure and wish him 
success in his future undertakings. 
He was succeeded by E. D. McLean, 
formerly at St. Paul, who comes 
here highly recommended, and trust 
he will be pleased with the Soo and 
his new position.

Soo met their W aterloo at the first 
football game with D etroit last week, 
not, however, without acquitting 
themselves with credit. W e consider 
they made a good showing with the 
odds against them. The boys report 
an enjoyable time of it, however, and 
they were very much pleased with 
the good clean game that D etroit put 
up and the courtesy shown them 
while visiting that city. They re­
turned in a happy mood and had no 
complaints to offer. I t was smply a 
case of “covering too much terri­
tory.”

W hat might be information to some 
of the meat dealers throughout the 
State is the fine that was imposed on 
one of our leading butchers at the 
Soo, who was fined for selling moose 
meat which was brought over from 
the Canadian Soo. The moose are 
among the protected game in Michi­
gan, but is allowed to be sold in the 
Canadian border towns. W hile the 
dealers did not know that it was in 
violation of the game laws to sell 
moose meat, it was no excuse that 
would pass m uster and the fine was 
the only alternative. I t has sharp­
ened up the knowledge of some of 
the other m erchants here who will 
profit by the experience.

The Soo celebrated with plenty of 
noise last week at the completion of 
the third lock. W hen the last bas­
ket of cement was turned in t;he 
whistles around the lock works, boats 
and mills were pressed into operation 
and considerable excitement was ex­
perienced throughout the city and 
there was great rejoicing for the 
cement men, who were able to turn 
over the locks to the Government as 
completed. The fourth lock is get­
ting along nicely, with about two 
layers of the earth and rock removed, 
and will be far advanced by next 
spring. The work will continue all 
through the winter.

A number of the Soo m erchants are 
at Chicago attending the stock show 
this week.

The Gamble-Robinson Co. was 
fined $200 by a m agistrate in the Ca­
nadian Soo for violation of the pro­
visions of the alien labor act, in

knowingly employing Carl J. Saun­
ders as manager for its Canadian 
branch under contract. The com­
pany does business under the charter 
granted by the Province of Ontario 
and has its head office in Sault Ste. 
Marie, in the province of Ontario. 
I t m ust be held responsible for acts 
done or contracts made by the di­
rectors of the company, no m atter if 
made when tem porarily absent from 
the Province or not. This is the 
first case of this kind tha t has been 
tried in the courts and other houses 
are looking into the m atter and have 
been watching the procedure with in­
terest. It is likely, however, that the 
Gamble-Robinson Co. will appeal the 
case and carry it to a  higher court.

Salvatori Rosso, who for the past 
twelve years has conducted a grocery 
store in the west end of the Soo, died 
at the Soo hospital Saturday. Mr. 
Rosso was a successful grocer and 
his demise was a shock to his many 
friends here.

Joseph Cousins, a well known char­
acter in this section for many years 
and at one time a mineral prospector 
and land looker in the wilds of O n­
tario, is dead. He served in the 
British army. Mr. Cousins leaves a 
brother and sister in England and 
another brother somewhere on the 
W estern Coast who has not as yet 
been located.

The Thanksgiving poultry trade 
this year was a disappointment to the 
butchers, as there were many birds 
left over, but as they were fresh and 
in the pink of condition, they were 
put in the freezer of the local storage 
here, so as not to necessitate the se­
vere loss which would have otherwise 
occurred.

R. H. Weldenken, special butter- 
ine salesman representing Swift & 
Company, St. Paul, pulled off a suc­
cessful butterine campaign at the Soo 
last week and reports the Soo one of 
the liveliest towns on his territory.

The Evangelists are still holding 
meeting in the tabernacle with great 
success, with an attendance averag­
ing from tw o to three thousand peo­
ple, and they are getting pretty  well 
cleaned up. They have nearly all the 
Soo traveling men started on the 
right road and are waiting for the 
visiting brothers who make the Soo 
on their route, and numerous cases 
are cited where traveling men are 
better spreaders of the gospel than 
men in any other walks of life, be­
cause they are usually a class that 
are long on the talk and make a suc­
cess of anything that they undertake.

W. G. Tapert.

Merry Musings From Muskegon.
Muskegon, Dec. 1—W e understand 

that Muskegon’s new hotel, now un­
der construction, will be modern in 
all respects. I t will have seventy- 
four rooms, hot and cold w ater in 
each and bath in nearly all of them. 
The location directly across from the 
depot makes it very convenient. As 
yet no name has been decided upon.

W e are pleased to chronicle that 
John Porter was able to get home for 
Thanksgiving and, while he is still 
confined to the house, he is getting 
along as well as could be expected. 
During his enforced illness ye scribe 
will try  in a feeble way to handle part 
of his territory.

I was sorry not to be represented 
in the Tradesm an last week, but was 
busy nursing my jaw.

Boys, if you have anything of in­
terest, please send it to me at 122 
Lake street. E. P. Monroe.

Only One Kind.
Jones: Don’t you think a talkative 

woman is more popular with the men 
than any other kind?

Henpecks: W hat other kind is 
there?

W hen the boss wants something 
done it simpifies m atters to let him 
have his own way.
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Special Features in the Grocery and 
Produce Trade.

Special C orrespondence.
New York, Dec. 1—The holiday 

season is causing a fair degree of 
activity to trade in general and, were 
it not for this, there would be con­
siderable cause for complaint. Of all 
staples in the grocery line spot coffee 
is one of the slowest at the moment. 
On the Exchange there is uneasiness 
and a general feeling of doubt as to 
the future and this is reflected in the 
spot trade. Sales are of very limited 
proportions and buyers seem deter­
mined to take sufficient supplies only 
to do business with. At the close 
Rio No. 7 is worth, in an invoice way. 
9J4c and Santos 4s, 12J4@12j4c. 1°
a jobbing way Santos 7s are w orth 
9@9%c. Jobbers are fairly well sup­
plied with milds and trade is very 
quiet. Good Cucuta is held at 13J4@ 
14I4c.

Teas are unchanged as to quota­
tions, but prices are firmly held. The 
demand is very light. Im ports of 
teas for the year ending June 30, 1913, 
aggregate 93,911,055 lbs. Of the total 
46.3 per cent, came from Japan, 25.3 
per cent, from China, and 27.3 per 
cent, was British grown. The average 
im port cost of all teas for the past 
live years has been 17.1c.

Refined sugars quiet, with some 
refiners selling at 4.30c less 2 per cent, 
although the list price is 4.35c, reg­
ular terms. W ith the tariff on sugar 
to be changed March 1, new selling 
terms for sugar will probably be put 
into effect and all interested will have 
a meeting here this week to consider 
the matter.

Rice remains in the same dull chan­
nel as for some time past and has, 
apparently, been “relegated to the 
rear” for the time being. Receipts 
are liberal and may become rather 
too large. Choice to fancy domestic, 
5$4@6^c

W hile spices show no appreciable 
advance, stocks are said to be reduced 
to a minimum and a steady trade is 
anticipated for the remainder of the 
year. Singapore black nepper, 11J4 
@ llj^c ; white, 18J4@18)4C-

There is a fair holiday demand for 
grocery grades of molasses and quo­
tations rather favor the seller. Stocks 
are not very large, although there is 
sufficient of all sort to meet present 
demands. Prime to choice domestic 
as last quoted—35@40c. Syrups are 
fairly steady.

Canned goods are quiet, but there is 
a steady trade going on and fruits and 
salmon are well sustained. Standard 
3s tom atoes are w orth 70c. There 
are 3s which can be purchased for 
less, but they are hardly good enough 
to be classified as “Standards.” Corn 
is without change. Fancy Maine stock 
$1.15@1.25. Maryland, 60@80c and 
New York, 85c@$l, as to label. Peas 
are quiet and steady, with supply of 
fine stock rather light. O ther goods 
are well sustained, but packers con­
tend that the general level is too 
low to allow any profit for them.

Top grades of butter continue well 
sustained and quotations have shown 
some advance. Creamery specials, 
34@35c; firsts, 28@32c; factory, 22.@ 
23c; process, 21@21j4c.

Cheese is firm, with best N. Y. 
State full cream, 16j4@16^4c.

Top grade eggs are quoted at the 
high level and there seems to be no 
height to which they will not soar. 
Best W estern white gathered, 42@45c. 
There is a big lot of eggs here which 
can be bought for less—pretty good 
eggs, too. Really a tumble will oc­
casion no great surprise.

Honks From Auto City Council.
Lansing, Dec. 1—D. J. Riordan is 

making an extended visit in Chicago.
F. H. H astings and wife spent 

Thanksgiving with friends at Owosso. 
Fred hasn’t had much of an appetite 
since.

George O’Tooley is working his 
head off these days taking care of the

rapidly increasing business for the 
Perry Barker Candy Co. and endeav­
oring to collect assessm ent No. 119 
from a few of our delinquent mem­
bers.

D. D. H arris (W eatherly & Co.) is 
the proud daddy of a bouncing boy 
an dis taking lessons in handling him. 
Recently, in attem pting to show his 
dimpled face to an admiring friend 
in a downtown store, it developed that 
the poor little chap was being carried 
wrong end up. Under ordinary cir­
cumstances he is very good natured, 
but when he does cry, Well! he has 
Skinny Schaner's uncle beat a mile.

Haying now been located with one 
of Michigan’s greatest underwear de­
partm ents for over six months, we 
are at liberty to accept any invitation 
scribe Bullen extends us—Last week’s 
Detonations.

Evidently Brother Goldstein slip­
ped one over in writing up his ex­
pense account or got an increase in 
salary.

Don’t fail to attend Council m eet­
ing next Saturday night. Large class 
to initiate and some im portant busi­
ness will come before the Council. 
Grand Counselor Welch, of Kalama­
zoo, will be present and will have 
something to say tha t will be well 
w orth hearing. Our banquet commit­
tee is busy all this week with the 
preparations.

Bet we get the prize this week for 
brevity. _____  H. D. Bullen.

Some Things About the Salesman­
ship that Wins.

Written for the Tradesman.
W hat is good salesmanship?
Most of the readers of the Trades­

man either own and operate stores 
of their own or belong to the sales- 
force of retailing establishments.

Practically all of them make a liv­
ing, directly or indirectly, from the 
sale of goods. Many of them—per­
haps most of them—are getting for­
ward in the world in direct ratio to 
their abilities as salesmen. All of 
them are interested in salesmanship 
and the things that make for effi­
ciency therein.

But what exactly is this m atter 
that so vitally concerns the readers 
of the Tradesm an, and makes them 
fail or succeed according as they 
bungle at it or do the thing right? 
W hat is salesmansh'p?

Suppose, for your own good—just 
to clarify your own thought and to 
stimulate your mind—you try  to  de­
fine salesmanship. Analyze the sub­
ject and jo t down on a scrap of paper 
the various elements that combine to 
produce it. I t  will be a profitable 
and interesting exercise— and you 
may be somewhat surprised at the 
result. Salesmanship isn’t so sim pli 
and easy after all. Indeed it is high­
ly complex; and the smug, off-hand 
definition of it is pretty  apt to leave 
much to be desired.

“Good salesmanship,” said a lacon­
ic friend of mine, “is common sense 
plus knowledge of the goods.” And 
I thought of P lato’s so-called defini­
tion of man—“a featherless biped.”

“The ability to make the other fel­
low willing to buy the thing you 
want to sell,” said an aggressive 
dealer-friend—“that is good sales­
manship.” And I stifled the smile 
that welled up inside of me.

“M atching your customer’s needs 
with merchandise suited to his actual 
requirements and his purse,” said the 
veteran, “is what I call good sales­
manship.”

These so-called definitions of good

salesmanship are widely different, 
and indicate that the persons giving 
them are looking at the subject from 
different angles. To the first man. 
common sense is the main thing. He 
puts it first. “Good salesmanship is 
common sense plus—” Common 
sense is, of course, the necessary 
basis of good salesmanship—but not 
only of salesmanship—but of pretty 
nearly everything else that men do 
for a living. The mind of a person 
can be stuffed with information much 
as the delectable Thanksgiving tu r­
key is stuffed with oyster dressing, 
and the hand may be taught a cun­
ning that is marvelous, but lacking 
common sense both the trained head 
and the trained hand are foredoomed 
to failure even as the sparks fly up­
wards. The second element of the 
definition helps to redeem the situa­
tion somewhat, for it adds to com­
mon sense “knowledge of the goods.”

Knowledge of the goods is un­
doubtedly a big factor in efficient sell­
ing. And you can make it just as 
comprehensive and as exact as you 
please. W hen a salesman knows 
about the lines, and knows that he 
knows, and knows that his informa­
tion is absolutely correct, his confi­
dence rests upon a solid basis. He 
is, therefore, convincing because he 
is convinced. And he speaks with 
authority—not that he necessarily 
display an arbitrary and superior a t­
titude—most emphatically no; but he 
says things that get the customer’s 
attention, quicken his interest and 
arouse his wants—and all because the 
things so quietly spoken by the sales­
man ring true. They spring sponta- 
neouly and easily from a well-in­
formed mind. The salesperson has 
knowledge of the merchandise he is 
selling.

To merchants, to salesmen and 
saleswomen, to cash and errand boys 
and girls who tie bundles, to every­
body in the store who longs to know 
the science of selling goods—this ad­
monition is applicable; learn to know 
the goods. Concerning everything 
you attem pt to sell these things 
should be known: its use. the m ater­
ial or materials of which it is made, 
workmanship upon material or ma­
terials and its good qualities—i. e. its 
durability, serviceability, and general 
satisfactoriness, price considered. If 
the commodity to be sold is unique in 
any particular, how and why. If it 
belong to the category of commodi­
ties necessarily influenced by fashion, 
the style-element must be mastered: 
if an article of wear, the comfort, fit 
and general correctness of the thing 
must be studied. And all these things 
can’t be learned in a week or a year; 
and there is no single bureau of in­
formation to which the learner may 
be directed for boundless information 
on anything under heaven. You pick 
it up a little at a time, and you find 
it here and there. But you will sure­
ly get it if you keep after it. And in 
the continued, never-ending pursuit 
of it, bear this fact in mind: every bit 
of reliable information you pick up 
along the way adds something to 
your selling power.

In some way the second definition 
of good salesmanship is better than

the first. W ithout any considerable 
ability to make people buy, nobody 
can become efficient in salesmanship. 
Simple, staples articles that people 
must buy whether or not, are easily 
dispensed. All the clerk does is hand 
over the merchandise and ring up 
the cash. But as the lines increase 
in grade and price, the selling of 
them takes on a higher significance— 
and when it comes to the distribution 
of extravagant and costly luxuries, 
the selling stunt develops into a fine 
art. But force is the key-note of 
good salesmanship, and that my deal­
er-friend was hitting at in his 
definition. “Ability to make,” is the 
way he starts out. W ithout this 
“ability to make” folks buy a sales­
person cannot climb very high. H e’d 
better take a fling at something else 
in life; he’s missed his calling. Little 
desires—just "notions” as we say— 
must be converted into actual calls. 
Small wants must be transformed in­
to larger wants. Entirely new wants 
must be created. Indifference must 
be fanned into interest; prejudice al­
layed, and stubbornness overcome. 
Yes, indeed, it takes a positive Ego, 
vital personality, real force to become 
a good salesperson.

The last so-called definition of good 
salesmanship is what I would call 
a good description of a very com­
mendable sort of salesmanship. It 
points out the way of the judicious 
salesman. He is the man who tries 
to give each individual customer the 
sort of merchandise he ought to have 
—the man who isn’t willing to let 
the banker go out with a two dollar 
derby when he might, with the right 
sort of talk, sell him a five dollar 
Dunlap.

Really, when you come to think 
about it, there are many elements that 
combine to produce this complex and 
difficult thing called good salesman­
ship. And here is a final word on the 
kind you hear when you see a piece 
of good salesmanship going on: "The 
model sales talk is a quiet, convincing, 
uninterrupted appeal for the goods 
to be sold, in which all of the in­
formation concerning the goods which 
the customer may desire is given with 
no extraneous matter. There is no 
attem pt at vaudeville or other form 
of entertainment. There is no violent 
increase in voice or gesture. The 
salesman acts in a normal way.” 

Frank Fenwick.

The popularity of the tango is doom­
ed if the prophecy of a corset sales­
woman and physician is correct. She 
says that the new dances develop the 
hip bones excessively, throw the hip 
bones forward, cause new rolls of fat 
to form at various points and give a 
potato sack effect to a Greek goddess. 
If  the tango will spoil the shape of a 
Greek goddess, what will it do to the 
ladies who are striving for a perfect 
figure? The edict of the corset seller 
is sad and liable to do more to drive 
out the tango than all the pulpit censure 
and storms of protests from other 
quarters.

Autumn is the storehouse into which 
all the other seasons bring their treas­
ures. It is the Exposition of spring, 
summer and winter.

mailto:1.15@1.25
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Movements of Merchants.
Delton—Charles Deneau has en­

gaged in the plumbing business here.
Cedar Springs—George E. Porter 

has purchased the Holland feed busi­
ness.

Boyne City—Francis F. La Mart 
has engaged in the tailoring business 
here.

East Jordan—Mrs. A. C. Sweet suc­
ceeds Mrs. D uPont in the millinery 
business.

Grand Ledge—Charles Spinney has 
opened a cigar store and restaurant on 
North Bridge street.

Clarkston—Cook & Deacon have 
been succeeded by J. F. Deacon in 
the lumber business.

Three Rivers—The Lueth-Alt Cloth­
ing Co. has changed its name to the 
Cox-Alt Clothing Co.

Ishpeming—E. H. Mack is closing 
out the J. N. Fohrm an stock of music 
and musical instruments.

Manistee—L. N. Roussin has leased 
his meat market to H. A. Sponnoble, 
who has taken possession.

Battle Creek—J. R. Goff & Co. suc­
ceed Deeson K istler in the meat busi­
ness at 272 East Main street.

Litchfield—C. W. Morse, recently 
of Pickney, has leased H otel Lansing 
and will continue the business.

Flint—The capital stock of the In ­
dustrial Savings Bank has been in­
creased from $50,000 to $100,000.

Ironwood—The Finnish Co-Oper­
ative Trading Co. has engaged in busi­
ness with an authorized capital stock 
of $10,000.

Bronson—H. Straw' has sold his 
grocery stock to Mr. Bloski, recently 
of Fremont, Ind., who will continue 
the business.

Rockford—H. B. E lhart has sold 
his grocery stock to Thomas Welsh 
& Son, of Belding, who will continue 
the business.

St. Johns—Stephen Temple has sold 
his meat stock to Robert Price, for­
merly of Olive, who will take posses­
sion Dec. 15.

Jackson—Thomas J. Fishburn and 
George W. Karcher have formed a co­
partnership and engaged in the meat 
business here.

Byron—William F. Close, of W. F. 
Close & Co., dealers in grain and fuel, 
died suddenly at his home, Nov. 25, 
aged 69 years.

Interlochen—J. C. Tillepaugh has 
sold his grocery stock to E. Connine, 
formerly of Wexford, w'ho will con­
tinue the business.

Brighton—Executors of the G. J. 
Beetcke estate will declare another 
25 per cent, dividend as a New Year’s 
gift to creditors of the old Beetcke 
bank. This will bring the dividends 
up to 50 cents on the dollar.

Pontiac—Aurelius J. and Ellsworth 
King, recently of St. Johns, have en­
gaged in the grocery business here 
under the style of King Bros.

Lake Odessa—E. E. Reed has sold 
his stock of groceries to Jackson & 
Son, who will consolidate it with their 
stock of groceries and meats.

Vanderbilt—Yuill Bros, has bought 
64o acres of land near this place and 
will take the timber off and manufac­
ture it at their sawmill at Logan.

Bagnall—L. B. Bellaire and Datus 
Lagoe have formed a copartnership 
under the the style of Bellaire & 
Lagoe and engaged in general trade 
here. ,

Red Jacket—McQueen & Sibilsky 
have sold their drug stock to Uno 
Montin who will continue the business 
under the style of the Superior Phar­
macy.

Flint—The Industrial Savings Bank 
of Flint has filed articles with the 
State Banking Commissioner, increas­
ing its capital stock from $50,000 to 
$100,000.

D etroit—The W. H. Adams Shoe 
Co. has been organized with an au­
thorized capital stock of $3,000, which 
has been subscribed and $1,500 paid 
in in cash.

Vermontville—W. H. Miller, re­
cently of Allegan, has purchased the 
Allen & Eckhart grocery stock and 
will continue the business under his 
own name.

Litchfield—F. S. Sackett has sold a 
half interest in his grocery stock to 
John E. Corey and the business will 
be continued under the style of Sack­
ett & Corey. ,

Owosso—W. P. Payne has purchas­
ed the interest of T. M. Euler in the 
agricultural implement stock of Payne 
& Euler and will continue the business 
under his own name.

Munising—B. Oosser and B. Hankin 
have formed a copartnership and en­
gaged in the grocery business on 
W est Superior street under the style 
of the Cut Price Grovery.

Onsted—C. D. Beebe has sold his 
interest in the Beebe & Boyd hard­
ware stock to Chauncy Pentecost and 
the business will be continued under 
the style of Boyd & Pentecost.

Alpena—James F. Grant, a leading 
grocer for thirty years, killed himself 
by drinking poison Dec. 1. H,e was a 
Mason, Elk, and Eagle, and had been 
prominent in civic affairs for twenty 
years, holding various city positions.

W hite Pigeon—F. A. Reynolds, pro­
prietor of the only clothing store in 
this place, has filed proceedings in 
bankruptcy. His liabilities total $9,000 
with assets of $7,000. Reynolds had 
conducted the store for three years.

Munising—H. A. VanGalder and 
Edward H erric have formed a co­
partnership under the style of V an­
Galder & H erric and engaged in the 
meat business at the corner of W est 
Superior and Chestnut streets.

Durand— M. G. Schneider, the 
Durand butcher who pleaded guilty 
to putting too much w ater in the 
sausages sold in his shop, was releas­
ed on probation by Judge Miller Dec. 
1. He m ust also pay the cost of prose­
cution.

Lansing—The Toggery Shop has 
been incorporated to sell at retail, 
ladies’ and men’s furnishing goods, 
clothing, boots and shoes, with an 
authorized capital stock of $10,000, all 
of which has been subscribed and paid 
in in cash.

Lansing—Guy Sharpe and Edward 
Stolte have formed a copartnership 
and purchased the Morehead & W ar­
ner stock of men’s furnishing goods 
and will continue the business on 
South W ashington avenue under the 
style of the Toggery Shop.

St. Clair—Baby & Dale, steamboat 
agents and dealers in coal, have m erg­
ed their business into a stock com­
pany under the style of The F. W. 
Baby Co., with an authorized capital 
stock of $2,000, all of which has been 
subscribed and paid in in property.

D etroit—Creditors of Frank W ien­
er, bankrupt clothing merchant at 
1468 Michigan avenue, have decided 
to hold a public auction of the prop­
erty Dec. 10 The total appraisal is 
$2,550. The liabilities amount to $4,- 
388. The petition in bankruptcy was 
made involuntarily.

Manistique—The reduction in wages 
among woodsmen has caused con­
siderable movement among the men, 
many of whom have quit work. I t  is 
announced tha t wages will run from 
$26 to $32 this winter, whereas they 
have run as high as $40 and averaged 
over $30. I t is asserted that as low 
as $22 is offered in some camps for 
certain classes of labor.

Bay City—The Kneeland-Bigelow 
Co. is operating six lumber camps 
in Otsego and M ontmorency counties, 
cutting logs for the company’s two 
mills in this city. The concern reports 
an improvement in the hardwood 
lumber trade the last two weeks. 
Maple, beech, birch and basswood are 
in good demand, and stocks in manu­
facturers’ hands continue low.

Ironwood — The M erchants and 
Miners State Bank has been organ­
ized with a capital stock of $50,000, all 
paid in, and $10,000 surplus in addi­
tion. C. E. Houk, who has been post­
master for the past sixteen years, has 
been selected for Cashier. The bank 
will occupy the rooms formerly oc­
cupied by the Bank of Ironwood and 
also the rooms occupied by J. A. 
Sullivan as an insurance office.

Kalamazoo—The Commercial Club 
has warned the merchants of Kalama­
zoo to keep the w eather eye out for 
solicitors who claim to have received 
the sanction of the Club to solicit. 
One solicitor was refused the sanction 
of the Club and thereupon proceeded 
to represent himself to a number of 
merchants as being backed by the 
organization. His opening number 
was to present a petition alleged to

be sent to Congress providing for the 
levying of a 1 per cent, tax on all 
sales from mail-order houses. This 
money, according to the petition, will 
be collected by the U nited States of­
ficials and turned over equally to each 
state. He then sells a subscription to 
a W estern trade journal which secures 
subscriptions by clap-trap and sub­
terfuge.

Ypsilanti—Charles E. King, senior 
member of the grocery firm of Chas.
E. King & Co., died recently, aged 
52. He was President of the Peninsu­
lar Paper Co., Vice-President of the 
F irst National Bank, form er mem­
ber of the Board of Education and 
Public W orks Commissioner, and was 
a member of the vestry of St. Luke’s 
Episcopal church. He graduated from 
the U. of M. in 1873. Mr. King was 
born in Ypsilanti and had never m ar­
ried.

D etroit—A fine of $20 for contempt 
of court was levied against Schiller 
& Koffman, produce dealers, by Judge 
Tuttle of the United States D istrict 
Court, Dec. 2. Deputy United States 
Marshal Lyon seized twenty-five 
packages of fruit jam at the concern’s 
place of business last summer and to 
avoid paying storage on the products 
the court allowed the assignment to 
remain at the store until wanted. 
W hen the court ordered it destroyed 
it could not be found. I t  was found 
that the consignment had been re­
turned to the manufacturers in New 
York State and the court held the 
firm in contem pt because it could not 
produce the goods.

Corunna—'The $500 damage case of 
the Ionia Bean Co. vs. Louis C. Hall, 
an Owosso elevator man, is on trial in 
the Circuit Court. The plaintiff claims 
that in January of this year it en ter­
ed into a contract to purchase 250 
bags, or 687J4 bushels of choice hand­
picked beans at $2.22 per bushel from 
Hall. I t is asserted tha t when the 
beans were examined by an inspector 
of the Michigan Bean Jobbers’ As 
sociation, of which both are members, 
the beans were discovered to be prime 
handpicked beans, which is a grade 
inferior to that called for in the con­
tract. According to the term s of the 
contract, Mr. Hall was to receive $1,- 
526.25 for the beans, but the sellers 
were able to realize but $1,443.75 by 
their sale.

First Success to Be Repeated.
Bay City, Dec. 1—The first of the 

series of parties planned by the enter­
tainment committee of Bay Council, 
No. 51, was held at the Armory Nov.
28. A large number of the U. C. T .’s 
and their friends enthusiastically re­
sponded to the excellent music ren­
dered by the orchestra. The U. C. T. 
parties are popular because thev are 
well conducted, therefore prolonged 
applause greeted the announcement 
that Dec. 26 is the date selected for 
another U. C. T. party.

J. H. Belknap.

C. Huizenga succeeds John Diep- 
hus in the bazaar business at 743 
South Division avenue.

James Berghuis succeeds John Spa- 
man in the grocery business at 1000 
W est Second street.

A. F. Vollette has engaged in the 
plumbing business at 1355 Lake Drive,
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Review of the Grand Rapids Produce 
Market.

Apples — Greenings and Baldwins, 
$3.50; W agners, $3.75; N orthern Spys, 
Jonathans and Shiawassee Beauties, 
$4@4.25.

Bananas—$3.25 per 100 lbs. or $1.60 
@2.50 per bunch.

Butter—Receipts are fairly liberal 
for the season and the m arket is 
steady on the top grades with prices 
ranging the same as last week. Under 
grades are more plentiful, being for 
sale at prices about l@2c per pound 
lower than a week ago. The con- 
sumtive demand is only fair, and if 
there is any change in price in the 
near future it will be a slight decline. 
Fancy creamery commands ’ 33c in 
tubs and 34@j35c in cartons. Local 
dealers pay 20c for No. 1 dairy and 
17c for packing stock.

Cabbage—75c per bu.
Carrots—65c per bu.
Celery—$1.25 per box containing 

3 to 4 bunches.
Cocoanuts—$4.75 per sack contain­

ing 100.
Cranberries—Late Blacks, are out 

and Late Howes have advanced to 
$9.50 per bbl. The supplies about 
equaled the demand for the Thanks­
giving trade. I t  is feared that the 
crop shortage is more serious than 
was at first believed. Unless a con­
tinued spell of cold weather m aterial­
izes, there is every chance of goods 
not keeping well except in refriger­
ation.

Cucumbers—$1.50 per doz.
Eggs—Receipts of fresh continue 

very light and everything in that line 
meets with ready sale on arrival at out­
side m arket quotations. The stocks of 
storage eggs have also been reduced 
very fast and the m arket is firm on 
the present range of quotations. No 
relief is expected from the present 
conditions until the receipts increase, 
which is not likely to be for another 
month. Local dealers pay 36c for 
strictly fresh and hold cold storage 
at 30@31c.

Grape Fruit—T here is a very good 
crop and the demand is increasing at 
such a rate that prices are being 
maintained on the basis of $4.25 for 
all sizes.

Grapes—-Malaga, $6.50 per keg; Cal­
ifornia Tokay $2 per 20 lb. crate; Em ­
peror $2.25 per SO lb. crate.

Green Onions—25c per dozen.
Honey—18c per lb. for white clover, 

and 16c for dark.
Lemons—Verdellis, $7 per box.
Lettuce—Eastern head, $2.50 pe. 

bu.; hot house leaf, 12c per lb.
Nuts—Almonds, 18c per lb.; Butte- 

nuts, $1 per bu.; Chestnuts, 22c per 
lb. for Ohio; Filberts, 15c per lb.;

Hickory, $2.50 per bu. for Shellbark; 
Pecans, 15c per lb.; W alnuts, 19c for 
Grenoble and California; 17c for Na­
ples; $1 per bu. for Michigan.

Onions—$1.10 for red and yellow 
and $1.25 for white; Spanish, $1.40 per 
crate.

Oranges—$2.75 for Floridas; $3.35 
for California Navals.

Peppers—Green, $2 per bu.
Potatoes—The m arket is dull and 

featureless. Country buyers are pay­
ing 45@50c; local dealers get 65@70c.

Pop Corn—$1.75 per bu. for ear; 5c 
per lb. for shelled.

Poultry—Local dealers pay 10c for 
springs and fowls; 5c for old roost­
ers; 8c for geese; 10c for ducks; 1 
@14c for No. 1 turkeys and 12c for 
old toms. These prices are live 
weight. Dressed command 2c per 11 
more than live.

Radishes—25c per dozen.
Spinach—90c per bu.
Sweet Potatoes—Delawares in bu. 

hampers, $1.10; Jerseys, $4 per bbl.
Tomatoes—$2.50 per 6 basket crate 

of California.
Veal—Buyers pay 6@12c according 

to quality.
♦  i

Increase in Capital Stock.
The A. J. Brown Seed Co. has in­

creased its capital stock to $200,000 
—$100,000 preferred and $100,000 com­
mon. All of the common is subscrib­
ed and issued and $60,000 of the pre­
ferred is subscribed and paid in. The 
directors of the corporation are A. 
J. Brown, Thomas H. Brown and 
Edwin B. Seymour. The officers of 
the company are as follows:

President—A. J. Brown.
Vice-President—Thomas H. Brown.
Secretary—Edwin B. Seymour.
Treasurer—A. J. Brown.
The business was established by 

A. J. Brown in 1885 and has shown 
a gradual growth ever since.

B. A. Dise, grocer at 1210 Madison 
avenue, has admitted to partnership, 
Kate Connelly, and the business will 
be continued under the style of Con­
nelly & Dise.

A. T. Thoits and son, Thomas, 
have become interested in the Mc­
Donough Thoits Co., of H ot Springs, 
Ark., manufacturers of staves.

Hill & Shay succeed H. R. Spoelman 
in the grocery business at 1155 Grand- 
ville avenue. The firm consists of 
B. J. Hill and W alter Shay.

The Wm. P. Canaan Co. has taken 
the agency for the Langrock pennant.

G. Zalenas has opened a jewelry 
store at 443 W est Leonard street.

The Grocery Market.
Sugar—Raw sugars are weaker and 

lower. New Cuban sugars are com­
ing in on a dull market and every in­
dication points to cheap sugars for 
the remainder of the season. The 
Federal refinery is offering granu­
lated at 4.25, but the other refiners 
are pretending to ask 4.30.

Tea—The tea market generally is 
quiet, with more activity being shown 
in Japans and Form osas than in other 
growths and prices are firmly heh' 
The marked advances in Indias and 
Ceylons have created some heavy bids 
from England for low grade Congous 
to be used as a substitute for blend­
ing purposes, resulting in a stronger 
market for Congou teas. The possi­
bility of a war with Mexico is caus­
ing some discussion as to whether, in 
such an event, an import duty might 
not be imposed on teas for war rev­
enue. The local m arket is steady 
with no speculative sales noted.

Coffee—There has been no material 
change in values, although the situa­
tion is still more or less weak, and 
practically all holders, even those 
that have confidence in the future of 
the market, will shade prices if there 
is a chance of making a good sale. 
Mild coffees are in practically the 
same position as Brazils. Java and 
Mocha are quiet and unchanged. The 
demand for coffee is quiet.

Canned Fruits—Little interest is 
shown in gallon apples at present, but 
as there is no pressure to sell from 
any quarter the market has a firm 
tone. California fruits are firm ow­
ing to the small and broken supply 
remaining in packers’ hands. Buyers 
here are showing little interest in for­
ward shipments, their attention being 
given to the receipt of deliveries on 
forward contracts, which are now 
being freely made. Southern fruits 
of all kinds in first hands are in small 
compass and the market, although 
quiet, has a firm tone.

Canned Vegetables—The tomato 
m arket is unchanged with fair de­
mand. There is a good supply under 
packers’ labels, but unlabeled goods 
are rather hard to find. There is no 
change in corn or peas; demand mod­
erate. O ther canned goods also un­
changed and quiet.

Canned Fish—In salmon the m ar­
ket for all descriptions is firm but 
quiet. The packing season for do­
mestic sardines legally closed Nov. 
30, but to all intents and purposes it 
closed some time earlier, as for many 
days the canneries have been receiving 
little if any fish. The J913 season will 
pass into history as one of the worst 
that has been experienced in point of 
supplies since the beginning of 
the industry, and closes with stocks 
in packers’ hands more closely cleaned 
up than ever before at the end of the 
packing season. The market is firm 
with an upward tendency, but there 
was no quotable advance in prices at 
the end of last week. Im ported sar­
dines of all descriptions are in a 
strong statistical position, and with 
a steady consuming demand high 
prices are looked for.

Dried Fruits—Stocks of California 
prunes remaining on the Coast are 
said to be unusually strong and con­

trolled by one or two holders. One 
large packing interest which was un­
derstood to have had a considerable 
stock of 1912 prunes is reported to be 
closely cleaned up. Only one of the 
leading packers is understood to have 
any stock of 1913 fruit to sell and, 
according to report, his holdings are 
much below the average for this time 
of the year, particularly in the popu­
lar sizes. Among other Coast holders 
the advices received here say the 
stock is small and scattered. While 
there is little demand for spot peaches 
and apparently none for forward ship­
ments from the Coast, the market has 
a firm tone, and some buyers have, 
it is said, been compelled to pay a 
premium on stock actually needed in 
the finer grades. Apricots are quiet, 
but owing to the close clean up on the 
stock and small offerings here the 
market remains firm. California rais­
ins are inactive, but holders are not 
trying to force sales in view of the 
strong statistical position, with the 
Associated Company practically domi­
nating the situation owing to its con­
trol of the bulk of the stock. The 
market therefore closed firm. Cur­
rants are steady on the spot, with a 
moderate demand, and latest advices 
from Greece reflected a firm feeling 
in spot and forward shipments.

Syrups and Molasses— Corn syrup 
is unchanged. Compound syrup is 
wanted in a moderate way at un­
changed prices. Straight sugar syrup 
is dull and unchanged. Molasses is 
wanted to some extent at prices 
which on the fancy grades are about 
8@10c per gallon below last year. 
This is because last year there was 
a corner in New Orleans, while this 
year the market is standing upon its 
own feet.

Spices—Pepper arrivals keep going 
directly into consuming channels, 
leaving supply here quite insignificant 
and inadequate for recurrent needs; 
while few actual alterations are to 
be made in spot prices, there is an 
undercurrent of strength and no break 
of consequence is probable, to say 
the least. The large shortage in pro­
duction for the year is becoming more 
clearly apparent. Its  effect must be 
felt later on. In white pepper the 
spot stock has again been decreased 
by grinding needs. The shipments 
of black and white peppers for the 
first ten months of 1913 to Europe 
and America from all producing coun­
tries are 24,000 tons, against 32,000 for 
the same time in 1912.

Cheese—Owing to the light stocks, 
the market is firm and all grades are 
being held at outside quotations. 
There is not likely to be any change 
from the present conditions in the 
near future.

Provisions—The consumptive de­
mand for smoked meats, characteristic 
of the season, is very light. Pure lard 
and compound are only in fair con­
sumptive demand at unchanged prices. 
Barreled pork is dull; dried beef is 
steady; canned meats are also dull— 
all at unchanged prices.

Salt Fish—Cod. hake and haddock 
moderately active; steady to firm 
prices. Mackerel shows no special 
change and at the moment no de­
mand.

mailto:4@4.25
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Senator Owen’s remarks on call 
loans by banks in W all street, in his 
speech introducing the Senate amend­
ments to the Banking and Currency 
bill, called attention to one interesting 
qestion, How would the bill, if enact­
ed, affect the machinery of the W all 
street market? The Senator’s com­
ments, which were uncomplimentary 
to the Stock Exchange, concerned 
the proposal of the House bill (en­
dorsed by both reports of the Senate 
Committee) that National banks be 
no longer allowed to keep three-fifths 
of their reserve on deposit with banks 
of the larger cities. Eventually, un­
der the new bill’s terms, such reserves 
will have to be made up of cash in 
a bank’s own vault and a deposit in 
the regional reserve bank.

The Chairman of the Senate Com­
mittee showed some comprehension 
of the really bad effects of the present 
system, but he missed the main point 
entirely. For one thing, he compared 
our occasional 10, 20, and 75 per cent, 
call money rates with the "rates of 
discount for fifty years in England, 
France, Germany, Holland, and Bel­
gium, where the rate has been steadi­
ly around 3 to 4 per cent.” But he 
was comparing rates at a Stock Ex­
change settlem ent with rediscount 
rates on prime commercial paper, en­
dorsed by banks. W ithin the past 
few years, rates for money at Stock 
Exchange settlements at London and 
Berlin have gone as high as 12 and 
15 per cent. Again, Mr. Owen’s no­
tion of the evil of the present system 
is that it perm its New York banks, 
which lend out on call, “in the most 
gigantic gambling establishment of 
the world,” these re-deposited re­
serves, to “sell the collateral im­
mediately on any day when money 
is actually needed,” although that 
process “may be ruinous to the bor­
row er” and “result in financial panic.”

But the soundest economic critics 
have for years denounced the sys­
tem. not, like Senator Owen, because 
it may bankrupt borrowers. T hat is 
the borrow er’s own risk. The real 
trouble with the system of reserves, 
re-deposited in the city banks and 
loaned on the Stock Exchange, was 
described by an eminent economic 
critic, forty years ago, as arising from 
the fact that it created “the most ex­
plosive element in American bank­
ing.” These reserves are hired by- 
city banks through the 2 per cent, 
interest paid on them. They are loan­
ed on demand, because, being re­
serve money, they are subject to very 
sudden recall. They are loaned on 
the Stock Exchange, because no other

borrowers ask for demand loans in 
sufficient quantity. W hen an interior 
bank wants its re-deposited reserves 
returned, for the harvest movement 
or because of a financial strain, the 
stock market has the props all at 
once pulled out from it.

In proposing to put a stop to this, 
the House bill merely follows in the 
footsteps of two formal reports, made 
by the New York Clearing House it­
self in 1857 and 1873. The question 
would remain, How much would the 
stock market be affected by such 
change? In the first place, the total 
required ratio of reserves is largely 
reduced at once, and three years are 
allowed before it must cease counting 
balances in a city bank as part of such 
reserve. After this change, we should 
certainly have fewer “speculative 
booms,” made in seasons of dull trade 
solely because the money had flowed 
to W all street, and therefore we 
should have fewer of the familiar 
autumn Stock Exchange convulsions, 
when the money had to be paid back.

W hether the lodging of these re­
deposited reserves with a regional 
central bank, instead of with the pri­
vate banks which lend on W all street, 
would necessitate a change in the 
methods of the call money market, 
is another question. Demand loans 
of all the country’s National banks 
on Stock Exchange collateral, in June 
of 1912, were $571,000,000. How much 
of that would be no longer available 
for the purpose, when the re-deposit­
ed reserves in regional banks could 
not, under the pending act, be loaned 
on stocks or bonds, might be an in­
teresting question.

It would be complicated by another 
—whether the new facilities, for re­
discounting with the regional bank the

Kent State Bank
Main Office Fountain St.

Facing Monroe
Grand Rapids, Mich.
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GRAND RAPIDS 
NATIONAL CITY BANK

Resources $8,500,000

Our active connections with large 
banks in financial centers and ex­
tensive b a n k i n g  acquaintance 
throughout Western Michigan, en­
able us to offer exceptional banking 
service to

Merchants, Treasurers, Trustees, 
Administrators and Individuals

who desire the best returns in in­
terest consistent with safety, avail­
ability and strict confidence.

CORRESPONDENCE PROMPTLY REPLIED TO
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holdings of commercial paper by indi­
vidual institutions might not be utilized 
by those institutions to release their 
own resources for the legitimate pur­
poses of the Stock Exchange. That 
is w hat happens on the great E uro­
pean markets. It was the overdoing 
of the practice, by the Berlin banks 
in 1905, which led the governor of 
the Reichsbank to threaten publicly 
that he would put its re-discount rate 
from 4 per cent, to 6, if the private 
banks did not cease helping with their 
loans the extravagant Stock Ex­
change speculation.

The Government has given out the 
foreign trade figures for October, 
1913. They showed an excess of ex­
ports over imports amounting to 
$138,600,000, or $45,900,000 more than 
in 1900, the previous high October 
record. Now was this all; for last 
m onth’s “export excess” far surpassed 
the similar showing of any other 
month in the country’s history. The 
next largest excess was the $124,700,- 
000 of last November, when we were 
shipping out the largest crops in the 
country’s history to Europe, whose 
crops were short. The $121,100,000 
excess of January, 1908, and the $114,- 
800,000 of December, 1907—which 
came when the country was selling 
its products desperately, at any price 
obtainable, to pay for European gold 
needed to stop our panic—were the 
next best records.

Those were abnormal times. But 
of November, 1913, as of November, 
1900, it was possible to say that only 
the wealth of the country, and the 
enterprise of its exporters, were the 
cause. The $500,250,000 ten m onths’ 
excess of 1900 was never surpassed 
again until 1908, when the showing 
for the same ten months reach $502.- 
213,000. In the same period this year, 
the excess reached* $544,822.000. Last 
year, up to date, it was $185,000,000 
less than this.

Gratifying R eport From  State Bank­
ing Commissioner.

Lansing, Dec. 1—The abstract of 
reports of the 453 banks and six trust 
companies in the State of Michigan, 
showing their condition on October 
21, shows loans of $320,730,991.57, total 
deposits of $338,654,529.81. Compar­
ed with the corresponding report of 
one year ago, November 26, 1912— 
shows a total increase of loans of 
$15,000.078.73; total increase in de­
posits—$19,573,042.29, with an increase 
of capital stock of $1,989,320.00.

The reserve maintained by Michi­
gan State banks and trust companies 
was $64,793,257.05, or 19.13 per cent, 
of deposits, or $11,045,142.31 over the 
requirem ents of the bankling law.

Based on saving deposits of $217,- 
187,258.99, the law requires mortgage 
and bond investments of at least 
$108,698,367.00. Such investments ex­
ceed the requirem ents of the law by 
$35,884,370.50.

During the period from January 1 
to December 1, the examining staff of 
the D epartm ent has made 813 exami­
nations.

A fter November 15, 1913, the De­
partm ent will, under the provisions 
of Section 22a of the law, strike from 
its lists of reserve banks any bank 
which does not furnish daily state­
ments to correspondents who have 
funds deposited on active account. 
This authority is vested in the De­
partm ent as it now stands, and will 
be strictly enforced.

Complaints are continually coming

to the D epartm ent that excessive rates 
of interest are being charged by cer­
tain banks, directly and indirectly, 
by means of premiums, bonus, etc. 
Persons residing in any locality who 
ar^ being charged more than the legal 
rate of interest (7 per cent.) are re­
quested to notify the Department.

State banks in Michigan to-day are 
being run in a more orderly and sys­
tematic manner than at any other 
time in the history of incorporated 
banking. I t is true, however, that in 
farming communities the banks and 
the D epartm ent are put to a great 
deal of annoyance on account of the 
dilatory methods of farmers in not 
attending to their business with the 
banks in a prom pt and businesslike 
manner.' Prom ptness in attending to 
banking affairs is taken into consider­
ation, and appreciated by both banker 
and the Department. E. H. Doyle.

Q u o ta tio n s  on Local S tocks  and  Bonds. 
P u b lic  U tilities .

B id. A sked.
Am. B ig h t & T rac . Co., Com. 333 
A m . L ig h t & T rac . Co., P fd . 106 
Am . P u b lic  U tilitie s . Com.
Am . P ub lic  U tilities , P fd .
C ities  Serv ice  Co., Com.
C ities  S erv ice  Co., P fd .
C itizens T elephone  Co.
Com w ’th  P r . R y. & L t.,  Com. 53 
Com w ’th  P r . R y. & L t., P fd .
C om w ’th  6% 5 y r. bond 
P acific  G as & E lec. Co., Com.
T en n essee  Ry. L t. & P r .,  Com. 12 
T ennessee  Ry. L t. & P r .,  P fd . 60 
U n ited  L ig h t & R ys., Com. 79 
U n ited  L ig h t & R ys., 1st P fd . 76 
U n ited  L t. & R ys. new  2nd P fd . 71 
U n ited  L ig h t 1 s t an d  re f. 5% 

bonds
U tilitie s  Im p ro v em en t, Com.
U tilitie s  Im p ro v em en t, P fd .

In d u s tr ia l  a n d  B an k  Stocks. 
D enn is  C an ad ian  Co.
F u rn itu re  C ity  B rew in g  Co.
Globe K n itt in g  W o rk s , Com.
Globe K n itt in g  W orks , P fd .
G. R. B rew ing  Co.
M acey Co., P fd .
C om m erc ial S av in g s  B an k  
F o u r th  N a tio n a l B an k  
G. R . N a tio n a l C ity  B an k  
G. R . S av ings  B an k  
K e n t S ta te  B an k  
Old N a tio n a l B an k  
P eop les S av ings  B an k  
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SEPARATE FRCM 
COMPANY FUNDS
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BE AS CAREFUL
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trust bond of the

American Public 
Utilities Company

successfully operating p u b l i c  
u t i l i t y  properties in fourteen 
prosperous cities in the United 
States.

Bonds amply secured by under­
lying liens. Any bank will pay 
the interest—March 1st and Sep­
tember 1st.

We recommend the investment.

K e lse y , B re w e r  &  C o .
Bankers. Engineers. Operators 

M ich. T ru s t Bldg. G rand Rapids, Mich.

United
Light & Railways 

Company
1st and refunding mort­
gage 5% bonds, 1932, are 
free from income tax 
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be pleased to deliver 
them to you.

Free from personal tax­
ation and to net over 6%.

Howe, Corrigan & Company
Investm ents

Mich. Trust Bldg. Grand Rapids. Mich
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NOT LAID ON THE SHELF.
It is apparent that ex-President 

Taft does not intend to eliminate him­
self from the public view and rest 
upon his laurels, contenting himself 
with the distinction of being pointed 
out as a former chief executive of the 
greatest republic in the world. He 
means to be a factor in the political 
life of the Nation. He recently de­
livered an address in Brooklyn on 
what should be the attitude of this 
country with regard to the Philip­
pines. Mr Taft is probably the best 
informed man in this country on the 
Philippine question. For some years 
he was Governor General of the is­
lands and had an opportunity to 
study the conditions in that insular 
possession from first hand investiga­
tion. As President he had an oppor­
tunity to deal with the problems pre­
sented from the position of one in 
authority, acquainted with all the 
facts and pursuing a policy maturely 
considered. Thus what he had to 
say in the Brooklyn address is en­
titled to careful thought, and the sug­
gestions made could not have been 
otherwise than valuable to those en­
trusted at the present time with re­
sponsibility for the islands.

I t is not necessary, however, for 
the administration to follow the pol­
icy advocated by the ex-President, 
but that it should give what he says 
the most serious thought is evident. 
And there is no doubt that President 
W ilson does give heed to the advice 
of such men as Mr. Taft, who have 
had the very best opportunity to 
know whereof they speak. But w hat­
ever effect the address may have of­
ficially, it furnished illumination 
from one point of vi-ew upon a ques­
tion that needs all the light possible 
to secure, if it is to be properly set­
tled. In rendering work of this kind 
Mr. T aft is doing a public service, 
and it is fortunate that he is to be 
heard upon other public questions, 
discussed, not from the standpoint 
of party politics, but from the view 
of one who has had opportunity to 
give them study at the sources of 
the best information. Announcement 
is made that Mr. Taft is to give a 
series of lecfurei on the Monroe doc­
trine and other governmental themes, 
now up for discussion. An ex-Pres­
ident could not be engaged in better

business. W hat he may offer from 
his experience in public life and from 
his study of political problems will 
aid in the formation of a sound pub­
lic opinion and adduce facts that will 
help those in authority to formulate 
policies suitable to the needs and 
the conditions presented. Mr. Taft 
has been characterized as judicial in 
his methods and study, and his views 
are therefore the more valuable. 
W hether his suggestions are adopted 
or not, it is certain that what he 
says will have weight w ith those 
who formulate the policies of the 
Government, and that hence his influ­
ence will be indirectly felt.

TH E NUT DISPLAY.
A display of nuts may be made 

most unique and attractive by arrang­
ing some of them in their natural 
covering. Show two cocoanuts side 
by side with those normally seen, the 
one enveloped in its large natural 
husk and the other with a section of 
this husk removed and showing the 
hard shell as it is safely packed in 
this fibrous cushion. Not one in ten 
is familiar with nature’s manner of 
thus placing in safety from the hard 
bump otherwise certain when it falls 
from its lofty perch in the top of the 
tree to the ground the hard shelled 
nut, which would be dashed to pieces, 
and the milk—so relished by the na­
tives when fresh and so necessary 
to the germ inating stage of the nut 
—necessarily lost. The value of the 
husk for cordage, matting, etc., will 
also be apparent to the observer and 
prove of interest.

By the side of this may be shown 
two of the hard, spherical balls in 
which the Brazil nuts are encased, 
the one unopened, the other with a 
section removed from the top and 
showing how the bony, three-corner­
ed nuts are packed away by nature. 
One can readily see how such a pro­
tection might prove most essential 
in nature, where the mischievous 
monkey would be very certain to de­
vour the rich kernel before it was rip­
ened unless in some way debarrev 
from approach.

Then the growth of some of our 
native nuts may prove of interest to 
many. The open chestnut burr with 
its glistening brown offering is a 
picturesque scene which may bring 
back boyhood days to the man who 
has lived for many years in the city. 
Even the plain hickory nut encased 
in its b itter spongy covering has 
its lesson. We take things too much 
without thought of where they came 
from and how they were originally 
presented. To know how the)' grow 
and why this or that peculiar method, 
will not only make the commercial 
products more attractive but it will 
be adding a bit to the world’s knowl­
edge.

Those who like to hunt rabbits 
ought to go to Idaho, where they will 
be hailed with glad acclaim and ac­
corded every facility and convenience. 
Rabbits are a nuisance out there and 
that they are plentiful is evidenced 
by the fact that in a recent systematic 
drive 18,000 of them were killed. Even 
an indifferent marksman could get a 
full game bag there.

CONCENTRATED ENERGY.
A school boy rem arked to his 

teacher that when he got to reading 
at home he became so interested that 
when his father told him to do some­
thing he did not hear; and he had 
taken more than one licking in conse­
quence. She advised him to stick to 
his concentration, even if it did cost 
him some whippings. She had seen 
his classmates pore over their lessons 
for hours and then come to class un­
prepared, while this lad always knew 
the substance of the subject tho r­
oughly. He had learned how to 
study, how to concentrate his
thoughts on the subject a t hand. She 
felt like giving a long lecture on how 
to play ball and how to study—doing 
each with the whole m ight to the 
complete exclusion of the other.

W hen the rain drops fall over an 
open field they sink into the soil and 
we almost forget tha t they fell, but 
if their force is concentrated at a cer-. 
tain spot there is a washout as a re­
sult. V ast valleys are thus due to 
erosion from streams which are con­
tinually wearing away the rock. Even 
Niagara is receding because of this. 
I t is the constant wear which causes 
even the hardest rock to give way.

W ell did that teacher advise the 
lad to stick to his concentration. The 
boy who has learned to so apply him­
self to the work at hand that nothing 
else can distract has a bit of capital 
which is bound to serve him well in 
the years to come. The man who 
knows what he wants to do at a cer­
tain time and then does it, shutting 
out tem porarily other things, is the 
one who accomplishes the m ost in 
this world. I t may be work; it may 
be pleasure; the plan is essential in 
either case. Taking the work into the 
rest period is a sure invitation for a 
nervous breakdown. W orking hard 
and to the point will accomplish more 
in an hour than the indifferent work­
man will accomplish in a day. The 
habit of concentration is one of the 
most efficient economizers of time and 
money.

TH E UNO PENED LETTER.
W ith advertising dodges galore to 

secure attention, there are still many 
letters which should be read that slip 
into the waste basket. Even the two 
cent stamp affixed will not save the 
missive with the letterhead of one 
you are not interested in, although 
he periodically assails you with cir­
culars, from being cast aside unread. 
Yet by some chance, though a man 
sends you a dozen letters that are 
not of the slightest interest to you, 
the thirteenth may contain something 
of real value.

The author of “Ships that Pass in 
the N ight” was so chagrined at the 
return of the thick, bulky envelope 
that she thrust it into a drawer w ith­
out even opening it. There it re­
mained for two or three years. Then 
one day she happened to be rummag­
ing among old things, came upon the 
well nigh forgotten package and 
opened it. W ithin was a letter from 
the editor, instead of the printed slip 
she had expected to find. He liked 
the story exceedingly and would she 
shorten it a little and return at the

earliest possible date that he might 
announce it in the autumn prospectus?

For obvious reasons the announce­
ment did not appear that autumn; but 
the story had a wonderful sale when 
it did come out; and the delay was 
due alone to the fact that the letter 
which should have been read was 
cast aside—and came very near never 
finding attention. I t  takes but a 
moment to penetrate the envelope 
and decide for a certainty as to its 
contents. I t  is a courtesy you owe 
to yourself if not to the sender. Better 
open a hundred letters that are w orth­
less to you than allow one of real 
value to slip past w ithout attention, 
guessing at its contents without 
breaking the seal.

SIDE-LIGHTS ON TRADE. 
Prediction that there will be any­

thing more than a steady though quiet 
trade, during the next few months, 
is not accepted by the wholesalers. 
Commercial travelers who have been 
making their last rounds for the win­
ter trade and are taking orders for 
early spring delivery, give the same 
testimony. They declare that while 
there seems to be plenty of money in 
the country, merchants are wary of 
large purchases. Even the customers 
of local stores seem to be desirous of 
“playing safe.” They have funds, but 
they do not propose to take any 
chances until they are assured of what 
the spring will bring forth.

This attitude is general over the 
Middle W est and is one reason for 
the slow collections reported by many 
country merchants. Early holiday 
shopping has progressed only a short 
time, and is not yet sufficient to give 
a definite idea of what it will be. The 
m erchants seem to expect a normal 
trade, but nothing that is exceptional, 
and there is perhaps some disposition 
to cut down the luxuries in favor of 
the necessities in this holiday season. 
How long this will last cannot be 
told, but probably until spring, and 
the effect will be to make everybody 
“sit tigh t” and wait for som ething to 
happen. There is plenty of wealth; 
that is the encouraging feature. The 
disposition to use it will come when 
there is full confidence that outside 
conditions are favorable.

A man who will surrender an an^ 
nual income of at least $40,000 to ac­
cept a Government position of a sub­
ordinate nature, at a salary of $5,000, 
is either a patriot or has some axe 
to grind. I t  is said that patriotism  
influenced William Wallace, Jr., a 
W estern lawyer, to do this. He hails 
from Montana and has made a great 
financial sacrifice to accept a position 
as A ssistant A ttorney General. He 
will handle many difficult questions, 
among them prosecutions of white 
slavery, peonage, postal offenses, con­
tract labor, Chinese exclusion, internal 
revenue, naturalization and immigra­
tion cases.

There is but one good fortune to the 
earnest man. This is opportunity; and 
sooner or later opportunity will come 
to him who can make use of it—David 
Starr Jordan.

He who has misgivings as to the 
finish will never start anything.
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SECOND PORT SAID

Glimpse of Pacific End of the Pan­
ama Canal.

Panama means a canal and a canal- 
strip; but it also means a  city, a 
city 240 years old, which would prefer 
not to wake up from the doze his­
tory  has left it in. Now comes along 
Colonel Goethals with his canal; the 
nations are going to be passing their

commerce noisily through; and Pana­
ma, which is the gate to the Pacific, 
will be waked up willy-nilly. W hether 
it suits tropical languor or not, Pan­
ama City must now become a second 
P ort Said.

Of the new $400,000,000 Isthmian 
waterway the American people have 
been well supplied with information; 
they know how much water is im­
prisoned in the Gatun Lake, how 
mail}' cubic yards of soft earth have 
slid into the Culebra Cut, how soon ; 
vessel will be lifted upstairs by one 
giant set of canal locks and down­
stairs by another. But of the quaint 
old city of Panama, that has stood for 
centuries and sheltered generations 
of canal-dreamers, waiting in calm 
patience for the day when the A tlan­
tic and the Pacific should finally be 
joined, they have heard little—per­
haps only that it marks one end of 
the Panama Railway and is also the 
Pacific terminus of the canal.

Panam a City reckons from 1673, 
and, but for that bold buccaneering 
gentleman, H enry Morgan, it would 
have reckoned back 158 years farther. 
There was an old town founded in 
1515. M organ in 1671 sacked that 
old town, and now there is little to 
be seen of it save some stone walls, 
stern and melancholy relics of the 
glorious period of Spain. I t  is diffi­
cult to conjure from overgrown 
mounds and occasional stone heaps 
a picture of the splendor and wealth 
of that old city, or of the days of 
Cortez and Pizarro, Drake and M or­
gan. Seven miles from the desolate 
place of the first Panama is the sec­
ond Panama.

To-day, as one looks out seaward 
from the eminence of Ancon Hill, the 
sleepy town is a splotch of vivid color 
below the changing background of 
the Pacific. I t  is a curious fact that 
although Panama is the Pacific term i­
nus of the canal, the canal debouches 
into the ocean in a southeasterly di­
rection; so tha t the outlook is a 
southern one.

In  the town itself the hand of time 
has erased the paint from walls and 
grumbled brielf and m ortar. The

high-walled paths run among red, 
blue, gray, and yellow houses which 
have stood a century; occasionally 
they widen to plazas with churches 
which have stood longer even than 
that.

Down near the w ater’s edge are 
the four massive walls of w hat once 
was a church. Roofless they enclose 
now a group of wooden shacks where 
black-robed monks teach the young­

sters their books. Many years ago 
these walls sheltered the women and 
children while the men fought in one 
of the perennial revolutions which in 
Central America appear to have dated 
from the beginning of time.

Of the Panama Cathedral itself, ab­
solutely Spanish in its architecture 
with long unbroken walls and richly 
decorated facades, much could be

told. Musty with age it is, and no­
where within its walls can one find 
trace of the dawn of a new era. One 
strolls beneath the shaded entrance 
above which rise the two spires which 
are the focal point of those gazing 
toward the city from any direction, 
and instantly he feels he has steppe< 
out of the twentieth century into the 
eighteenth. The thick walls muffle 
all sound. Over them and through 
the peaceful hush there comes the 
voice of the Spanish padre, intoning 
an Ave, words and chant as they 
have sounded every evening for many 
generations.

As one treads the aisles of the 
cathedral, the tiling sounds hollow, 
and one stubs his toe on the loose 
iron rings which mark the entrance 
to the burial places beneath. One 
may, if he cares to (and if the ver­
ger is not near), stoop and lift the 
tiles to peer into the black depths. 
All about are rem inders of past gen­
erations; in the thick walls are tom b­
stones, marked wth alm ost indis- 
etinguishable letterings. About the 
walls are pictures enclosed in rude

wooden frames. The altars are dec­
orated with garlands of wax and 
paper flowers, their colors hidden be­
neath the dust of years.

The ancient churches, the prison, 
and the sea wall best typify the city’s 
age. These are far more interesting 
than the President’s palace, which 
with its open court and balconies 
looking down on a fern-enclosed 
fountain, is one of the show places 
of Panama. The National Assembly, 
with its tawdry draperies and plaster 
adornm ents, is not half so appealing 
as the picturesque old shops, markets, 
and hotels along the w aterfront. To 
pass through the narrow streets be­
neath arching balconies, or to stop 
and listen to the wonderfully musical 
chimes that have rung out the hour 
from the little adobe church of Santa 
Anna since the days of Spanish rule, 
is better than an afternoon in the 
gallery of the assembly chamber, lis­
tening to political harangues.

The prison is older even than the 
cathedral—punishment for crime evi­
dently was provided for in Panama 
before reward for virtue was 
preached. Chirique prison is beneath 
and within the m onster sea wall 
which keeps the sweep of the Pacific 
tides from Panama. I t was once a 
fortress and has a dark and tragic 
history. A visitor is permitted to-day 
to grope his way through the long 
arched passages to deep dungeons 
whose stories of horror are still told

through Central America, and which 
still contain the instrum ents of to r­
ture which were used when this was 
the bastille of the W estern Hemis­
phere. There is the rack that in 
other days stretched apart the bodies 
of the Spaniards, hapless captives; 
also the screws that once squeezed 
thumbs to pulp.

As a visitor strides through the 
damp, hollow-sounding corridors, pic­
turing how these dungeons once con­
tained Spanish pirates, English free­
booters, political intriguers, m urder­
ers, noted thieves, he is called sharp­
ly out of the past by a plaintive voice’ 
pleading from a dark cell: “I ’ll thank 
you for a cigarette, m ister.” And the 
eager black face, pressed with pleas­
urable expectancy against the bars as 
a match is struck, dispels the picture 
that had been conjured of a proud 
Spanish don, whose name now is only 
a scrawl on the scroll of time, or a 
Central American dictator, pining 
away his days down there in the dark. 
Nearly all the present inmates of the 
Chirique prison are the mischief-lov­
ing Jamaican blacks.

It might be supposed that because 
of the invasion of the canal-diggers 
Panama had become Americanized. 
Nothing of the kind. Up to this time 
Panama City has stood remarkably 
unsullied by the nearness of the great 
ditch work. In the early eighties, 
when the French came, the Panam a­
nians welcomed them, but that was all. 
The Americans have made greater 
progress than the French; still, that 
progress has not been very much. The 
city remains to-day as before; ; 
sleepy tropical town, the inhabitan' 
moving indolently about the sun-baked 
streets or sitting on some spot suit­
able for uninterruped gazing over the 
boundless Pacific.

In parts of the city, particularly 
near the Panama Railroad station and 
down the Avenida Central, the trans­
formation which the Americans have 
brought about is marked. An Amer­
ican store is at hand where the pur­
chase of American goods with Amer­
ican money is rung up on an Ameri­
can cash register. On a street cor­
ner is flaunted the advertisement of 
an American talking machine; on 
another is the entrance to the office 
of an American beef-packer.

That, however, is near the railroad 
station. Around the corner there is 
nothing that is American. The peo­
ple are not, the streets are not, the 
atmosphere is not. Here the city 
clings tenaciously to the relics of its 
past, refusing to change.

In its streets and in its people Pan­
ama cannot be honestly described as 
a bit of Spain transplanted, with 
courteous men and beautiful women 
and architecture rivalling Seville and 
Granada in wonder. But so far as

Residences a t Panama.

Hotel T ivo li (Panam a) in the Distance.
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cleanliness is concerned, conditions 
are satisfactory; the Americans have 
insisted absolutely on that. W ere it 
not for the Americans it can quite 
truthfully be said that Panama would 
never be clean. For the Panamaniai 
is an easy-going gentleman, not 
all addicted to toil.

How he earns his daily bread 
would be difficult for the uninformed 
observer to say. Certainly he is not 
overburdened with work. lie  is not 
employed on the canal, and there 
seems to be no native productive pur­
suit. If engaged at all, the Pana­
manian is either a hack driver or a 
policeman—“vigilante.” O r he is the 
seller of lottery tickets. But his chief 
occupation seems to be to shelter 
himself carefully during the day from 
the heat of the tropical sun, and then, 
when night falls and the cool comes, 
to emerge to the cafes.

Then the streets are crowded and 
life is light-hearted. Black-eyed se­
ñoritas circle the cathedral plaza in 
long lines, between rows of the upper- 
class dandies, or sit on the park 
benches and listen to the dreamy 
waltz strains that float from the 
bandstand through the palms.

In the lower part of the city, the 
little shops light up, and from dark 
alley-ways sound the plonk-a-plonk 
of the guitar and the twang of the 
mandolin, in accompaniment to a ca­
ressing Spanish song. Out on the 
curb-stone the wife of the lower-class 
citizen makes her hearth and cooks 
the family supper; nightly she can be 
seen feeding sticks to the tiny flame 
beneath the kettle and pan, while 
within doors is the family, including 
oftentimes a dog or two, a parrot, a 
monkey, and a hen, complacently 
gathered about the table in full view.

Because it is never cold in Panama 
the people live nearly all on the 
ground floor, with rooms opening di­
rectly on the street. These rooms, 
innocent alike of door or window 
screens, expose the Panama citizen 
and his family to more or less frank 
scrutiny. But that does not m atter; 
no one evidences the slightest inter­
est in the American who occasionally 
peers in from the street or who 
stumbles over the cook-pots.

Children of every shade and color, 
from white to ebony black, guiltless 
of clothing, romp together in the 
streets or sit in the cool of the door­
ways.

Idle, good-natured, proud, the Pan­
amanian somehow finds a way 
through life that has plenty of sun­
shine in it. But the question is pre­
senting itself more seriously each 
day: How much longer is it to last? 
Looking over the town from Ancon 
Hill, one is impressed with the ties 
that bind this old city to the past. 
But one is impressed also with some­
thing else. T hat something is the 
promise of a future that m ust be en­
tirely different from the past. The 
quarter of a thousand years has Pan 
ama City moved along in tropir 
languor. But that is all gone now. 
The canal will shortly be thrown 
open to the commerce of the world. 
Soon millions of wealth will come 
from the south seas, beneath Pan­
ama’s low horizon, to pass to the

north countries through the new 
water highway which American in­
genuity and pluck have placed here. 
Millions, too, will go back over that 
horizon from the north countries. 
Not in the stately galleons of Spain 
or in the windjammers which for so 
many years fought their way around 
the Horn, but in express steamers, in 
huge freighters, in humble rusty 
tramps. All will pass the gateway of 
Panama. In a few years this will be 
the meeting place of nations.

C O M IN G  C O N V E N T IO N S  TO  BE H E L D  
|N  M IC H IG A N .

December.
M ichigan  S ta te  G range , F lin t, 9-13.
M ichigan K n ig h ts  of th e  G rip, G rand  

R apids, 26-27.
M ich igan  B ran ch  of th e  N a tio n a l Bee 

K eep e rs ’ A ssociation , D etro it.
January.

M ichigan H ardw ood  L u m b er D eale rs ’ 
A ssociation , D e tro it, 4-6.

"West M ichigan S ta te  P o u ltry  A ssoc ia­
tion , G rand  R apids, 6-9.

M odern M accabees of th e  U n ited  
S ta te s , B ay  C ity, 11-15.

R e ta il W alk -O v er A ssociation. G rand  
R apids.

M ichigan P o u ltry  B re ed e rs ’ A ssoc ia ­
tion , D e tro it, 26-Feb. 2.

February.
F if th  A n n u a l A utom obile  Show , G rand  

R apids, 9-14.
M ichigan D a iry m a n ’s  A ssoc ia tion , 

G ran d  R apids, 10-14.
R e ta il G rocers an d  G eneral M erch an ts  

A ssociation, G rand  R apids.
M ichigan A ssoc ia tion  of C ounty  D ra in  

C om m issioners, G rand  R apids.
M ichigan R e ta il H a rd w a re  D eale rs ’ A s­

socia tion , K alam azoo , 17-20.
March.

M ichigan A ssociation  of M as te r P lu m b ­
ers , G rand  R apids.

U n ited  B ro th e rh o o d  of C a rp en te rs  an d  
Jo in e rs , Saginaw .

April.
S ta te  B ow ling  T o u rn am en t, D e tro it.
M ichigan Cost C ongress. Saginaw .

May.
M ichigan  C o n g regational C onference, 

G rand  R apids.
M ichigan L e tte r  C a rr ie rs ’ A ssoc ia tion , 

D etro it, 30.
D egree of H onor, F lin t.

June.
M ichigan D en ta l Society, D e tro it.
K n ig h ts  of C olum bus of M ichigan, D e­

tro it,  10.
U. C. T . G rand  Council, S ag inaw , 12-13.
N a tio n a l A ssoc ia tion  C hiefs of Police, 

G rand  R apids.
B. P . O. E ., P e to sk ey .
G. A. R ., Jackson .
M ich igan  S ta te  B an k e rs ’ A ssociation , 

A lpena.
M ichigan' U n in co rp o ra ted  B an k e rs ’ A s­

socia tion . A lpena.
July.

M ichigan S ta te  B a rb e rs ’ A ssociation , 
F lin t.

M ich igan  R e ta il J e w e le rs ’ A ssociation , 
G rand  R apids.

M ichigan A ssociation of Police  Chiefs, 
Sheriffs a n d  P ro secu tin g  A tto rn ey s , A l­
pena.

August.
T rin e  of B en H u r, L ansing .
M ich igan  P o s tm a s te r s ’ A ssoc ia tion , 

G rand  R apids.
F if th  M ichigan V e te ran  V o lu n tee r I n ­

fa n try  A ssociation, S ag inaw , 26.
September.

In te rn a tio n a l A ssoc ia tion  fo r th e  P r e ­
ven tion  of Sm oke, G rand  R apids.

M ich igan  A ssoc ia tion  of C oun ty  S u p e r­
in te n d e n ts  of th e  Poor, G rand  R apids.

M ichigan A ssocation  of Local F ire  In ­
su ra n ce  A gen ts, G rand  R apids.

M ichigan C o n stitu tio n a l C onvention , 
G rand  R apids.

October.
O rder E a s te rn  S ta r . G rand  R apids.

November.
M ichigan  S ta te  S u n d ay  School A sso ­

cia tion , A drian .
December.

M ichigan  S ta te  P o ta to  A ssociation , 
G rand  R apids.

Like Bad Money.
A man was up before the judge
“W hat is your name?” asked the 

judge.
“Tom W ilson,” responded the vag 

rant.
“W hat occupation?’ continued the 

judge.
“Oh, nothing much at present,” ans­

wered the man, “just circullatin’ 
round.”

“Retired from circulation for th ir­
ty days,” pronounced the judge, dry­
ly.

S E R V I C E
Our aim is to give our customers 

the best service possible. Orders 

are shipped the same day they 

are received. This applies to 

mail and telephone orders as 

well as all others. If you are 

dissatisfied with your present 

service we solicit a trial order.

W o r d e n  Q r o c e r  C o m p a n y

Grand Rapids—Kalamazoo 

The Prompt Shippers

M ACAULEY SAID
Those inventions which have abridged distance 
have done the most for civilization.

USE TH E B E L L
And patronize the service that has done most to 
abridge distance.

AT ONCE
Your personality is miles away.

Every Bell Telephone is
a long distance station.

There Are Many Good Printers
We have the advantage over most of them for the following 

reasons:
1. We study every need.
2. We make service satisfactory for the

price every time.
3. Our aggregate of work makes every

economy and efficiency possible.
4. We have had thirty years' experience.
5. We are proud of it.

Write us. Get the best we have in plans and estimates—for you.

Tradesman Company Grand Rapids

I

I
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H onorbilt
W in ter  T an s

In stock for immediate shipment

N o. 7 8 1
N o. 7 8 1 —Men's Tan Chrome W ater­

proof Calf Blucher, Tip, Drysox, Leather 
Lined, Wide High Toe, White Rope Stitch­
ed, -inch Half Military Heel, Y  D. Oak 
Sole, Viscolized Welt, E, 5-11......... $ 3 .8 5

N o. 7 6 9 —Drill Lined, Nat. Drysox, 
same as No. 781......... .....................  $ 3 .5 0

No. 7 6 2
N o. 7 6 2 —Men's Tan Chrome W inter 

Calf Blucher, Tip, Wide High Toe, White 
Rope Stitched, 1% -inch Half Military Heel, 
Y  D. Oak Sole, Welt, D-E, 5-10 . . .  $ 3 .5 0

N o. 7 6 3 —Button, same as No.
762 ........................................................$ 3 .5 0

N o. 7 9 0 —Men’s Tan Chrome Winter 
Calf Blucher, Tip, 7-inch High Cut, Wide 
High Toe, White Rope Stitched, lJi-inch 
Half Military Heel, D. Oak Sole, Welt, E, 
5 -10..................................................... $ 3 .7 5

N o. 7 9 1 —Black, same as No.
790 ....................................................... $ 3 .7 5

T )R O V ID E  your stock w ith  these three red hot sellers and put them on display. For quick 
action you will find them  the liveliest propositions you have ever had in your store. These 

shoes belong to the big Honorbilt Line—th a t settles the quality  question. The styles and patterns 
are s tric tly  correct. Get a fte r new trade w ith  these numbers; they  will make steady customers 
for you. We help you w ith  special advertising on these shoes. W rite us.
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F. MAYER BOOT & SHOE CO., Milwaukee, Wis.
Largest Manufacturers of Full Vamp Shoes in the World
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Michigan Poultry, B utter and Egg Asso­
ciation.

P re s id e n t—B. L. H ow es, D etro it.
V ic e -P re s id en t—H . L. W illiam s, H ow ell.
S e c re ta ry  an d  T re a s u re r—J . E . W a g ­

goner, M ason.
E x ecu tiv e  C om m ittee—F . A. Johnson , 

D e tro it;  E . J . Lee, M id land ; D. A. B e n t­
ley, Saginaw '.

When “Eggs Is Not Eggs.”
Our old friend, Dr. Harvey W. 

Wiley, is still doing business in the 
same old way, but not at the same old 
stand.

He no longer has the privilege of 
signing himself as “Chief of the Bu­
reau of Chemistry of the Department 
of Agriculture,” and his utterances, 
therefore have not the ex cathedra 
significance they were wont to have. 
And the newspaper reporters do not, 
as in former days, hang around him 
with eagerness to catch up his bizarre 
expressions and flash them over the 
wires.

The great man has fallen from his 
once high estate and is now but a 
sort of caudel appendage to the H earst 
Newspaper Interests, doing monthly 
stunts in Good Housekeeping, one of 
the many periodicals belonging to 
that outfit. And in his present posi­
tion he appears to be in his native 
element. He seems at last to have 
found an appropriate market for his 
intellectual wares and exactly the kind 
of an audience for the balderdash he 
is accustomed to dish up. And he 
grinds out his wordy stuff with his 
old-time recklessness and disregard 
for consistency both as to fact and 
his own utterances.

For instance, in “Dr. W iley’s De­
partm ent” of Good Housekeeping for 
October, there is a characteristic ar­
ticle entitled “Eggs Is Eggs.” In this 
article the learned scientist takes 
strong ground in favor of freshly-laid 
eggs as against cold-storage eggs as 
an article of food. Incidentally, as he 
has done in other cases, he pays his 
respects to the courts for presuming 
to interpret the law as Congress wrote 
it and as they understand it, rather 
than as Dr. Wiley thinks the law 
ought to be. And he “takes a fall out,” 
also, of Dr. S. J. Crumbine, executive 
officer of the Kansas State Board of 
Health, who temerariously gave scien­
tific testimony on the subject which 
Dr. Wiley does not approve.

Now, it is not often that we are 
in accord with Dr. Wiley in anything; 
but as regards this egg question, we 
must confess that we agree with him. 
W e believe the fresher eggs are the 
better and more desirable they are 
for purposes of food, although at the 
same time acknowledging the benef­
icence of cold storage as an economic 
device and admitting that eggs kept 
for a reasonable length of time in

that way are better than no eggs at 
all.

But Dr. Wiley has not always been 
an opponent of cold-storage eggs. He 
has engaged in so many controversies, 
he has testified in so many cases, he 
has given his opinion on so many 
subjects—in short, he has talked so 
much and so variously that he has 
probably forgotten that some twelve 
or thirteen years ago he gave sworn 
testimony on the egg question not 
quite in accord with the opinions to 
which he gives expression in the Good 
Housekeeping article.

In the year 1901 there was tried in 
the city of Toledo, Ohio, a case in 
which one James A. W hite was de­
fendant, the charge being the alleged 
violation of the Food and Drug Laws 
of that State. The prosecution was 
based on the sale of a pound of coffee 
labeled Ariosa, which it was alleged 
was adulterated in that it was colored 
and coated with a mixture of sugar 
and eggs. The eggs used in the mix­
ture having been preserved, or cold- 
storage eggs, the claim was made that 
the food value of the coffee thus 
colored and coated was lessened. The 
coffee in the case was a product of 
Arbuckle Brothers, the great dealers 
in that article, and Dr. Wiley was an 
expert witness for that concern. As 
usual, on such occasions, he proved 
to be an astute witness, abundantly 
able to take care of the interests com­
mitted on his charge, helping the 
lawyers on his own side when they 
failed by their questions to elicit the 
proper answers, and foiling those of 
the adversary in their attem pts to 
weaken his testimony. On direct ex­
amination it came out that he had 
examined the eggs used in the mix­
ture, and the question was asked, 
“Will you say they were ‘fresh 
eggs?’ ” To this interrogatory he did 
not “true answer make”—he did not 
reply directly, but, faithful to his em­
ployers, he answered: “They were 
good eggs.” The question was asked: 
"W hat do you say as to the compara­
tive value for food of fresh eggs and 
those that have been twelve months 
laid?” Dr. Wiley, taking no note of 
the fact that as the question was p ro ­
pounded it might as well have re­
ferred to rotten eggs as to cold-stor­
age eggs, said: “ I think the food value 
would be the same.” Being asked to 
state whether, “If the Arbuckle Broth­
ers had used fresh eggs, would you 
regard them as better than a twelve 
months’ old egg?” Dr. Wiley as 
promptly replied, “I would not.”

He also testified that he had been 
employed by the Departm ent of A gri­
culture from April, 1883, up to the 
1st of July, the month in which he
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was testifying. But he also swore 
that he had been working for Arbuckle 
Brothers at different times for about 
ten years, thus serving two masters 
at the same time, whose interests were 
not at all times identical, and some­
times, as in the case in which he was 
then a witness, they were antagonistic.

All of which shows how little weight 
should be attached to the testimony 
of so-called scientific experts. Like 
medical experts, they may be de­
pended on to give such testimony as 
in their judgm ent is most likely to 
further the interests of the party that 
employs them. The fact is, they do 
not give testimony at all, they make 
arguments. They should not, there­
fore, appear as witnesses, but as advo­
cates, which indeed they are. Nor 
should they be perm itted by the dis­
play of a long list of official and pro­
fessional titles to invest their pur­
chased opinions with a semblance of 
tru th  and authority which on their 
m erits they do not possess.

Government Sounds Warning on 
Poultry Diseases.

The U nited States D epartm ent of 
Agriculture, after extensive study of 
the practice of certain poultry packers 
in feeding chickens with quantities of 
sand just before they are killed, so 
that the poultry will weigh more, has 
issued a warning to housewives to 
scrutinize carefully the craws of any 
undressed chickens they buy, and to 
watch the craws of chickens that are 
being dressed by the butcher. The 
Government inspectors have for some 
time been investigating the practices 
of certain poultry shippers who collect 
chickens from farms and kill and ship 
them in large quantities. In  some of 
these places the inspectors found that 
the practice was to take the chickens 
as they came from the farms, nearly 
always below weight or out of condi­
tion because of their being ill-fed on 
the farms and handled roughly on the 
cars, and keep them in fattening pens 
for from three days to two weeks. 
The chickens are fed corn meal and 
water or finely ground mixed grains 
and buttermilk. This practice is be­
coming more and more general and 
is highly desirable because both quali­
ty and quantity of edible flesh are in­
creased. I t  is also profitable, as the 
cost of care, feed and interest on the 
investment necessary to add a pound 
in weight still leaves a good margin 
of profit, provided the fattening is 
rightly done.

Not content, however, with adding 
legitimately to the weight of the 
chickens, some of these poultry ship­
pers, a day or two before the chicken 
is killed, feed red pepper, which makes 
the chicken have an abnorm al appe­
tite, then feed a mixture of fine sand 
and a little corn meal. The chicken 
eats this mixture ravenously, and as 
a result large quantities of sand are 
introduced into the craw and the in­
testines as well. This may amount, 
in the case of a single chicken, to only 
an ounce or two, but where thousands 
of chickens are sold the aggregate 
charge for sand becomes important. 
I t simply means that the poultry deal­
er is selling sand to the consumers at 
the rate of 20 cent or more per pound.

The housewife should scrutinize the 
crops of poultry before buying and 
make it very plain to her poultrv deal­
er or butcher that she will not pay at 
the rate of 20 to 30 cents per pound 
for an ounce or more of sand intro­
duced into the body of a chicken with 
the view of defrauding the purchaser. 
In fact, she should rebel against food 
in the crop, because, quite aside from 
fraud, the presence of food means that 
the chicken has not kept as well 
as it would have kept had it been 
starved for twenty-four hours before 
killing. All reputable poultry pack­
ers starve the birds before slaughter, 
which results in empty intestines as 
well as empty crops. The makeshift 
of cutting a slit in the crop and 
squeezing out the food is not satisfac­
tory, because that does not empty 
the intestines. If the housewife would 
have the poultry drawn in her own 
kitchen she could catch frauds of this 
character and take means to prevent 
them.

New Oleo Regulations.
For the purpose of complying with 

the conditions prescribed by the reg­
ulations governing the transportation 
of merchandise by parcel post R egu­
lations No. 9, Revised July, 1907, con­
cerning oleomargarine, adulterated 
butter, and process or renovated but­
ter, have been modified by the T reas­
ury Department, in respect to origin­
al packages as follows:

Manufacturers or wholesale deal­
ers are perm itted to incase wooden 
original packages, bearing caution no­
tice and proper tax-paid stamp, in 
an additional covering or wrapper 
or shipping container, as prescribed 
by sections 22 and 34 of parcel post 
regulations of January 1, 1913, and 
as subsequently modified:

Provided—T hat such additional cov­
ering, wrapper or shipping container 
has impressed or stenciled thereon 
the manufacturer’s brand, as prescrib­
ed for original packages, and the ad­
ditional inscription: “The original 
package herein contained has been 
duly tax paid and proper stamp is 
affixed,” is also durably impressed or 
stenciled on the outer covering in 
legible letters not less than one-half 
inch square.

This modification applies only to 
original packages falling within the 
weight limit of the parcel post regu­
lations and which are shipped by mail.

Any previous rulings with respect 
to incasing original packages of oleo­
margarine, adulterated butter and 
renovated butter in conflict with the 
above are revoked.

W. H. Osborn, Commissioner.

True Blue Union Man.
A farmer in great need of extra 

hands at haying time finally asked Si 
Warren, who was accounted the town 
fool, if he could help him out. 

“What’ll ye pay?” asked Si.
“I’ll pay what you’re worth,” an­

swered the farmer.
Si scratched his head a minute, then 

announced decisively:
“I’ll be darned if I’ll work for that. 

I am a union man and cannot work, 
according to the union rules, unless I 
am paid three times what I am worth.”

We want Butter, Eggs, 
Veal and Poultry
STROUP & WIERSUM

Successors to F. E. Stroup, G rand R apids, Mich

Satisfy and Multiply
Flour Trade with

“Purity Patent” Flour
Grand Rapids Grain & Milling Co. 

Grand Rapids, Mich.

HART BRAND CANNED I D S
Packed by

W. R. Roach & Co., Hart, Mich.

M ichigan People W ant M ichigan Products

Rea & W itzig
PRODUCE
COMMISSION
MERCHANTS

104-106 W est Market St. 
Buffalo, N . Y.

Established 1873

Liberal shipments of Live Poul­
try wanted, and good prices are 
being obtained. Fresh eggs more 
plenty and selling well at quota­
tion.

Dairy and Creamery Butter of 
all grades in demand. We solicit 
your consignments, and promise 
prompt returns.

Send for our weekly price cur­
rent or wire for special quota­
tions.

Refer you to Marine National 
Bank of Buffalo, all Commercial 
Agencies and to hundreds of 
shippers everywhere.

IM PORTANT  
Retail Grocers

who wish to please 
their customers should 
be sure to supply them 

with the genuine

Baker's 
Cocoa and 
Chocolate

with the trade-mark 
Registered on  the packages.

U. S. Pat. off
They are staple goods, the 

standards of the world for purity 
and excellence.

MADE ONLY BY

W alter Baker &  Co. Limited
DORCHESTER, MASS.

Established 1780

We Are in the Market to Buy
B E A N S ,  P O T A T O E S

What have you to offer? Write or phone.
Both Phones 1217 MOSELEY BROTHERS Grand Rapids, Mich.

Potato Bags
New and second-hand, also bean bags, flour bags, etc.

Quick Shipments Our Pride

ROY BAKER
Wm. Alden Smith Bldg. Grand Rapids, Mich.

HAMMOND
DA IRY  FEED

A LIVE PROPOSITION FOR LIVE DEALERS
Wykes & Co., Mich. Sales Agt., Godfrey Bldg., Grand Rapids

, l i y f H E
iM _ k p a /iJ

F heItopI

Hickorynuts, Walnuts, Butternuts
Ship us, correspond with us. We pay top prices.

M. O. BAKER & CO. TOLEDO, OHIO

Use Tradesman Coupons
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Gabby Gleanings From Grand Rapids.
Grand Rapids, Dec. 1—If a stran­

ger had dropped in on the United 
Commercial Travelers, their wives 
and friends at Herald hall last Satur­
day night, he would not have needed 
any bills, posters or other means of 
information to satisfy him that it was 
a H ard Times party. Or should it 
have happened that he was slow to 
comprehend, one of the very last 
things he might have guessed would 
be that it was an aggregation of liv­
ing models placed there for the pur­
pose of advertising a modern up-to- 
date toggery shop. About one hun­
dred were present and everyone was 
appropriately dressed for the occa­
sion, wearing old garments of every 
kind, some patched and others that 
should have been patched, while many 
were decked out in a conglomeration 
of fantastic colors compared with 
which the brightest Japanese kimono 
would look like blue ginuham. Mrs. 
Pete Anderson won first prize offered 
the ladies for the most appropriate 
costume. She wore an old fashioned 
bonnet with a bright feather on it 
that dates back to the Civil W ar, 
while in her hand she carried an old 
fashioned carpet bag that was brought 
over in the Mayflower. John V. Rip- 
perger won the first prize awarded the 
men and no one would dare challenge 
the decision, for he certainly was a 
pitiful object of poverty. W hen it 
came to awarding second prizes, the 
judges found it by no means an easy 
task. Mrs. Emil Gansser, Mrs. Ira F. 
Gordon, Mrs. J. V. Ripperger and 
Mrs. A. F. Rockwell were all neck 
and neck in the race, with Mrs. 
Gansser the final victor. E. F. Scott 
won second for the men. The judges 
were Fred De Graff. W alter S. Law- 
ton and E. J. McMillan. The refresh­
ments consisted of sweet cider and 
ginger snaps. Tuller’s orchestra was 
in attendance and if there was any 
U. C. T. member who did not have a 
frond time it was because he wasn’t 
there.

We . trust the retail merchants will 
pardon us if we offer a word of criti­
cism as observed by a commercial 
traveler. If you have postage stamps 
for sale and you were asked what 
profit there is in it, you would say 
none. That is, you would say that, 
unless you stopped a moment to re­
flect. We will state one concrete il­
lustration to show you there is a 
profit in postage stamps—and this is 
only one case of many we might re­
late. A certain gentleman of our 
acquaintance stepped into a nearby 
drug store and asked for a postage 
stamp. He was the first customer in, 
but immediately behind him was a 
boy who wanted a dish of soda and 
back of him a lady who wished to 
buy a magazine, and so. The clerk, 
instead of taking them in turn, wait­
ed on the boy first, then the lady and 
all the others, putting the postage 
stamp customer off until the last. The 
gentleman naturally resented it, walk­
ed over to another store, purchased 
his stamp, bought a box of face cream 
for 50 cents, a quarter’s worth of ci­
gars, two magazines and a newspaper, 
articles which he expected to pur­
chase in the first store. As a result, 
this druggist not only lost this par­
ticular sale, but lost a customer, for 
the gentleman vowed he would never 
go back simply because the clerk in 
charge did not know the profit in 
the sale of a postage stamp. It pays 
to be courteous to all and to be alert 
to see the details that often are more 
essential to securing business than 
a whole page of advertising.

Knowing that there are a legion of 
U. C. T. men who, as yet, are not 
conversant with the rights and bene­
fits of the Grand Rapids Traveling 
Men’s Benefit Association, we give 
herewith a brief account of ^  pur­
pose. Its object is to provide a bur­
ial fund for its members. The first 
cost of membership is $1.50, 50 cents 
of which is membership fee and the 
remainder goes into the burial fund. 
Then there is no further charge un­

til a member dies, at which time there 
is an assessment of $1 per capita, which 
is turned over to the beneficiary. The 
Association is about two years old 
and to date it has cost each policy 
holder but $2.50. The beneficiary of 
a deceased member receives $1 from 
each member, but cannot receive to 
exceed $200. At present there are 
about eighty members. The Associa­
tion held an enthusiastic meeting last 
Saturday afternoon at the Chamber 
of Commerce rooms and discussed 
plans to boost the membership. Only 
members of Grand Rapids Council 
are eligible and it ought to be no 
trouble to increase the membership 
to at least 200. Think it over.

A meeting of the Executive Com­
mittee of the Grand Council of Mich­
igan, United Commercial Travelers, 
will convene in D etroit at 2 p. m., 
Saturday, Dec. 13. At this meeting 
an appointment will be made to fill 
the vacancy in the office of Grand 
Treasurer made vacant by the death 
of Henry E. Perry, of Cadillac Coun­
cil, No. 143, Detroit. The appointee 
will serve until the annual session of 
the Grand Council in Saginaw, June 
12 and 13, 1914. O ther m atters of 
importance will come before this 
Grand Executive body at this time and 
it is expected Grand Counselor E. A. 
Welch, of Kalamazoo, will preside, 
but should he, for any reason, be un- 
ble to be present. Vice-Chairman 
John D. Martin, of Grand Rapids 
Council, will take charge of the m eet­
ing.

H urry! Hurry! Ye prospective can­
didates for the Guild of Bagmen of 
Bagdad, who want to come in on the 
charter, as charter members. The 
time is drawing near when we must 
send .in the money for the special dis­
pensation. Notices have been run in 
the last two issues of the Tradesman, 
urging you to send your remittance 
to John. D. Martin, 254 Henry avenue, 
S. E. Checks may be made payable 
January 1, 1914, but, fellows, it is 
positively necessary to get busy and 
send this in so we can tell how many 
to make applications for. The ques­
tion is often asked, "How much is 
this going to cost after the first 
payment?’’ Just $2 covers the annual 
dues.

' •'long those who received honor­
able mention at the party were Mr. 
and Mrs. Paul Berns, Chas. Aufferle, 
George Clark, Ira  Gordon and R. J. 
Ellwanger. Paul Berns impersonated 
an actor and furnished all kinds of fun 
for everybody.

We are pleased to report that A. 
E. Atwood, who has been seriously 
ill with appendicitis, is convalescing.

Next Saturday night, at the regular 
meeting of Grand Rapids Council, the 
convention committee will render a 
full financial report of the conven­
tion held in Grand Rapids last June. 
This alone should draw out a big 
attendance.

Mrs. Fred De Graff was taken sud­
denly ill at the party Saturday night 
and had to leave the hall.

Another way for us to write a whole 
page would be to publish the names 
of those—not scribes—who would like 
to get even with us through the col­
umns of the Tradesman.

There is no use trying poetry any 
more. We wrote up a whole half 
column last week and it got the 
“blues” on Editor Stowe’s roll top 
and has not been seen or heard of 
since.

Ben Krause, with H irth-K rause 
Co., is soon to move into a bran new 
colonial home at 622 Ethel avenue,
S. E.

Mrs. Pete Anderson helped eat up 
a Montcalm county turkey Thanks­
giving Day. Pete says he can now 
bid for the new Kalamazoo-Grand 
Rapids Railway with the monev he 
saved on the turkey.

We have had several enquiries 
(merely curiosity) about how many 
more days remain in which to pay the 
income tax. Not being directly in­
terested, we do not know. If any of 
our readers can answer this question 
we should be glad to have you com­
municate the information to the 
writer. Possibly Bro. G. K. Coffey 
could enlighten us.

This is no slam on you, Bro. Coffey, 
as you were seen one day last week 
having in your possession two quarts 
of oysters, a nine pound roast and 
four pounds of sausage on your way 
home for lunch. If this is not sug­
gestive of unadulterated opulency 
then we are not posted.

W hen Jim Goldstein wants to fill 
up on real old fashioned, well fatten­
ed, corn-fed turkey, he hikes for the 
vicinity of Grand Rapids. In com­
pany with Mrs. Goldstein, he took 
Thanksgiving dinner at Lakeview 
amid the scenes of his boyhood days 
and it is a four to one shot James 
gave the citizens of that little village 
an enlarged picture of a good appe­
tite.

Plarry Shellman, who underwent a 
serious surgical operation on his nose 
last week in the University hospital 
at Ann Arbor, is reported as doing 
nicely.

Eugene Scott paid his admission to 
the H ard Tices party in pennies and 
it is alleged he had to rob a bank in 
order to get them.

The hotel at Fountain wishes to 
announce that they appreciate the 
patronage of Tommy McBride, of 
Frem ont, but would like to have him 
pay his bill, as provisions are high 
and coal bills are due. B etter settle, 
Tommy, before “Uncle” Frank Pierce 
hears about it.

Someone asked Mrs. Anderson 
where she got those stockings she 
wore at the H ard Times party. She 
replied that one of them she bor­
rowed and the other she got of Mrs. 
James Keane.

If anyone knows of a house looking 
for an energetic, competent and ex­
perienced salesman, please communi­
cate the fact to the writer.

Lost! Last Saturday night, at the 
Hard Times party, a nickel with a

You’ll Want Another
when your broom from the

Bay City 
Broom Factory

wears out—they take their 
time about this, though.

BALWINSKI BROS.
Manufacturers of Brooms 

1109 S. Chilson Ave. Bay City, Mich.

Your O pportunity««^*
lies where com petition is not so
keen and where the surrounding country will sup­
port you; there are many business openings along 
the lines of the Union Pacific system, alfalfa mills, 
bakers, bankers, barber shops, blacksmith shops, 
brick yards, canning factories, cement block fac­
tories, creameries, drug stores, elevators, flour 
mills, foundries, furniture stores, garages, hard­
ware stores, hotels, implement stores, laundries, 
lumber yards, meat markets, physicians, restau­
rants, stores (general), and a great variety of oth­
ers; we will give you free complete information 
about the towns and surrounding country where 
opportunities are numerous; write today.

R .  A . S M IT H
Colonization and Industrial Agent, Union Pacific 
Railroad Co., Room 1578 Union Pacific Building, 

O M A H A , N E B .

A Golden Opportunity to 
Turn Dead Stock 

Into Gash
Three weeks of open time com­

mencing December 10. A skill­
fully conducted auction sale just 
before the holidays will bring lots 
of people to your store and lots of 
cash into your till.

Yours for business,
E. D. COLLAR,

Ionia, Mich.

As a Steady 
Seller

Mapleine
is classed w ith  the staple 
flavors. I t  ranks high in 
popularity.

Order of your jobber or 
Louis H ilfer C o.

4 Dock St.. Chicago. 111.

Crescent Mfg. Co., Seattle, Wash.

G E N E R A L  S A L E S  O F F I C E

1 6 5  N . S T A T E  ST., C H IC A G O
ALW AYS O PEN  TERRITORY TO FIR ST  C LA SS SALESM EN

TH E FIRST AN D  FOREMOST 
BU ILD ER S O F COMPUTING S C A L E S
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hole in it. Owner can have same by 
naming the date on the coin and pay­
ing for this notice.

Paul Berns said he was going to a t­
tend the H ard Times party in his 
union suit. Well, if he did, he had 
it covered up.

The next regular meeting of the 
Boosters’ Committee will be held next 
Saturday noon, Dec. 6, at the rooms 
of the Grand Rapids Association of 
Commerce. Then at 2 o’clock the 
Boosters’ Committee will meet alone 
for the discussion of some very im­
portant m atters which' they hope to 
bring up before the Council at the 
next regular meeting Saturday night.

Ben Quartell is very often mistaken 
for a clergyman, instead of a tobacco 
salesman. One day last week a small 
boy met him on the street and said, 
‘“Hello, father!”

The H ard Times party was favored 
with a short visit by “Sunny” Jim 
Goldstein. Everybody extended him 
the glad hand and tried to induce him 
to stay, but he said it was too tough 
looking a crowd and made his escape. 
Come again, Brother Scribe. We may 
not always be so hard up.

Keep your eye on the calendar for 
January 31, 1914. An extra informal 
dress party has been scheduled for 
that date, with many special up-to- 
date features.

You can never tell where a travel­
ing m an’s home is by the address he 
puts on the hotel register.

The Bellaire House, Bellaire, has 
as yet overlooked the fact that all 
first-class hotels are using individual 
towels instead of antiquated rollers.

James Harris, a popular merchant 
at Ada, has fully decided that “Pigs 
is Pigs.” W hile deer hunting near 
H arbor Springs a few days ago, he 
discovered some deer (?) tracks and 
followed them quite a distance 
through the woods to a barnyard, 
where he discovered those deer were 
farm er’s pigs.

A fter all, that was not such a bad 
attendance, considering it was a rainy 
night.

Jess L  Martin, now traveling in 
Indiana for the H ershey Chocolate 
Co., Hershey, Pa., came home, W ed­
nesday from a seven weeks’ trip to 
eat Thanksgiving turkey with his 
father, John D M artin. Jess was 
home from W ednesday evening until 
Saturday night and he and his dad 
are pretty  good chums when together.

H arry  M cIntyre and Ralph Lich- 
tenauer have been seen inhabiting our 
streets a good deal lately. We won­
der if they are not working any more.

Tom Modie, who formerly traveled 
out of Grand Rapids and who is now 
working for Cpbbs & Mitchell, at 
Springvale, is to become a landlord. 
We are told he and Mrs. Modie are 
going to take the management of the 
Springvale hotel, beginning Dec. 1. 
Tom ought to know what the boys 
want, as he has been one of them 
himself.

A sign in a furnishing store in T rav­
erse City reads: “Menswear.” How 
about the ladies?

A pay-up sign in Charlevoix reads: 
“The hungriest sucker we know of is 
the man who promised us last month 
he would pay us after dinner and he 
hasn’t paid yet.”

Remember Jan. 1 is the last day 
on which you can pay your member­
ship fee to the Bagmen of Bagdad.

And to think our good friend El- 
bertus Hubbard, should be guilty of 
plagiarism!

The U. C. T. ladies’ five hundred 
club will meet this week Thursday 
with Mrs. Ferry F. Ilanifin.

If any commercial traveler scribe 
has not yet tried out Editor Stowe 
on poetry, will he please stand up? 
We pause for a response!

Only seventeen days more before 
the next U. C. T. dancing party at 
Herald hall, Dec. 20.

Better come, you old fogies, and 
make people think you are young.

W e are anxiously waiting. Brother 
Richter, to see that list of honorable 
discharges.

Regular meeting of the U. C. T. 
Council, No. 131, next Saturday 
night, Dec. 6. Bring your wives and 
have a good time.

Mrs. Chas. Perkins is ill in a local 
hospital. *

Guy Pfander, you are out of order. 
Everybody reads the Tradesman.

Allen F. Rockwell.

Commends the Tradesman’s Anniver­
sary Edition.

Jackson, Dec. 1.—We desire to call 
special attention of our salesmen to 
the thirtieth anniversary number of 
the Michigan Tradesm an published 
at Grand Rapids under date of Oct.
29.

On account of the press of other 
matters, the w riter has only recently 
had time to look it over carefully but 
last evening I spent several hours 
reading the various inspirational ar­
ticles which it contained.

Prom inent among these articles was 
the editorial and history of the en­
terprise by Mr. E. A. Stowe, the able 
editor, and to whose initiative^ and 
genius the success of this magnificent 
trade journal is due.

There are also several other ar­
ticles that we recommend especially 
for the consideration and careful 
study of our salesmen.

Of first interest in the list we be­
lieve is the article on Business Suc­
cess, w ritten by H. A. Hawkins, sales- 
manager of the Ford Auto Co., found 
on page 66. Also the article on page 
58 on Modern Problems by J. J. 
Ryan is also excellent.

I was much interested in the ar­
ticle Then and Now, page 48, by A. E. 
Brooks, m anufacturing confectioner 
of Grand Rapids, and also on page 
34 a little article called Common 
Sense, the Secret of Success is valu­
able and instructive for any one who 
has to meet the public in the capacity 
of a salesman.

There is also another good article 
on Store Management by J. I. Bel­
laire on page 9. W hile it might not 
seem quite in the salesmen’s line to 
store up all the valuable points Mr. 
Bellaire treats, it is, we believe, quite 
im portant that every salesman should

read such articles and if he can carry 
the ideas therein expressed to his cus­
tom ers in a politic sort of way, he 
will be doing a service which will 
re-act for mutual good of all concern­
ed.

As has been often reiterated in these 
circulars, that Service is the life­
blood of salesmanship, let us still con­
tinue to keep this slogan in our minds 
and not only is it the life-blood of 
salesmanship, but it is the lifeblood 

Foote & Jenks.

A Name to Honor.
In a busy world, even in the middle 

of a tempestuous political campaign, 
it is well worth while to pause and 
take off one’s hat to Reed B. Freeman 
of Binghamton, a courageous and 
big-hearted man if there ever was one.

This owner of the ill-fated cloth­
ing factory that snuffed out the lives 
of thirty employes has given his last 
cent to the living victims of the dis­
aster. He could not bear to continue 
his business with the memory of the 
tragedy before him. So he closed 
out his affairs, paid his debts, dis­
tributed what was left of his fortvine 
among the families of the dead, and 
at the age of 66 has set out to begin 
life anew in another city.

These are the actions of an honest, 
plucky man. They may not prove as 
profitable as the ways of other em­
ployers with records of disaster who 
promptly resume their old business 
habits with a locked door for good 
luck. But they at least ensure th« 
stanch respect and good will of every­
body possessing an old-fashioned dis­
taste for traffickers in unprotected 
labor.

Make Out Your Bills
THE EASIEST W AY

Save Time and Errors.
Send for Samples and Circular—Free.

Barlow Bros. Grand Rapids, Mich.

FOR FINE WEDDING PARTY AND 
FUNERAL WORK TRY

Grabb & Hunter Floral Go.
114 E. FU LTO N  ST.

Citizens 5579 O pposite Park Bell M 570

O F F I C E  O U T F I T T E R S
LO O SE LE A F SPEC IA LISTS

The Co.

237-239 Pearl St. (near the bridice). Grand Rapids, Mich

The man who insists on testing the 
silver lining of all his clouds, deserves 
to get the acid in his eye occasionally.

Use
Tradesman Coupons

a

Pittsburg

Bordeaux
Mixture

Accessible to the largest fruit producing territory on 
earth. Consignments forwarded by 5 Lines of Railroad. 
2 through Lines of Electric Roads and by Lake Steam­
ship Lines to Duluth or Buffalo and Intermediate Points.

Kerosene
Emulsion

*
Kill Weed 

*
Whale-Oil

Soap
4*

Cut-Worm 
and Grub 
Destroyer

MANUFACTURED 
By -------------------- Carpenter-Udell Chemical Co.

GRAND RAPIDS, MICHIGAN
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DRY GOODS, 1 
FäNCYGOODS ̂ NOTIONS!

The Store Where You Find What 
You Want.

W ritte n  fo r  th e  T rad esm an .
Two ladies, living near each other 

and well acquainted, chanced to return 
home on the same car after a busy 
afternoon’s shopping. Their conver­
sation naturally drifted to the ex­
periences of the day.

“W here did you make most of your 
purchases?” enquired the younger, 
Mrs. Sargent.

“I got almost everything at Bix- 
by’s,” replied the elder woman, Mrs. 
Ruggles by name. “I usually make 
the rounds of the other places and 
see what I can see. W hen I find 
something that strikes my fancy and 
seems good in quality and reasonable 
in price, I buy it wherever it is. I 
do not intentionally confine my shop­
ping to any one store; but nine times 
out of ten when I am in search of 
anything about which I am a little 
particular, I bring up at Bixby’s and 
buy there.”

“I t ’s the same with me. Some of 
the other stores have fuller stocks, 
but Bixby’s is the place where you 
find what you want.

‘I am often surprised to see at some 
of the shops window displays of rich, 
expensive materials, and shelves and 
counters loaded with goods, and still 
be unable to obtain little common 
things for everyday use, suited to my 
needs in kind and price and quality. 
If it is towels or apron gingham that 
I am needing, then a well-selected as­
sortm ent of those useful articles is 
of far more interest to me than the 
lastest offerings in matelasse suitings. 
Sometimes I think I won’t go about 
to the other stores at all—I ’ll just go 
to Bixby’s and get what I want, for 
that is what it usually amounts to 
before I make my purchases.”

I t would be hard to find higher 
commendation of a store than this 
casual conversation between two loy­
al and appreciative patrons.

Many shops now have some phrase 
or slogan, used on their signs and 
all their advertising, some brief 
catchy expression which the public is 
led to associate with that store. “The 
Store W ith A Conscience,” “The 
Cash Store,” “The Moneyback 
Store.” “Particular Styles For P ar­
ticular People,” are examples of this 
slogan form of advertising, which 
really has a good psychological foun­
dation in the natural tendency in hu­
manity to associate some character­
istic with any given place of business, 
provided that characteristic is put 
prominently forward and constantly 
reiterated.

W hy not call your shop. “The 
Store W here You Find W hat You 
W ant.” This phrase would appeal

to customers, and at the same time 
furnish an ever-present reminder to 
the merchant of one of the great aims 
which he must keep before his mind 
if he would achieve the greatest meas­
ure of success possible.

“W here You Find W hat Yo' 
W ant” soon would be a joke unless 
the claim were lived up to, but that 
a store can well merit such a title 
is shown by the degree of excellence 
which now and then one manifests in 
this respect.

If your store is of the other kind, 
you can not by a momentary deter­
mination or any mental sleight of 
hand on your part, change it to one 
that will deserve and receive the hear­
ty commendatjion of customers as 
being a place where they find things 
just to their liking; for the high art 
of providing what will please patrons 
begins back with the buying of the 
goods.

There are what may be called two 
great schools of salesmanship, the 
old and the new. According to the 
tenets of the old school, a m erchant’s 
main idea is not selecting a stock to 
please his patrons, but selling to his 
patrons whatever he may happen to 
fill his store with. He buys to suit 
his own tastes with little thought as 
to the preferences of his customers. 
Or, worse yet, he may not take the 
trouble to use his own judgm ent in 
the matter, but may partonize un­
scrupulous wholesalers who depend 
on flattery and lavish entertainm ent 
to work off upon careless buyers 
whatever they are m ost anxious to 
get rid of. From this cause many 
stores are filled with undesirable 
goods, although the practice is not 
nearly so prevalent as formerly and 
never is resorted to by the better 
class of wholesalers and jobbers.

W hether guided by his own pig­
headedness or induced by his whole­
salers to take whatever they want to 
hand out to him, the unheeding buyer 
is pretty sure to collect a stock made 
up largely of purchases not adapted 
to the requirements of his trade.

Having gotten in the goods, of 
course the next thing is to sell this 
melange of ill-assorted articles. The 
expert salesman of the old school is 
the one who, by a stream of per­
suasive eloquence, by jollying her, by 
asseverating for goods qualities pure­
ly extraneous and imaginary, perhaps 
by an adroit juggling of prices, can 
sell a customer what she does not 
really. I t goes without saying that 
the old-school salesman is a neces­
sity, an inevitable accompaniment as 
it were, wherever the careless, happy- 
go-lucky kind of buying is indulged 
in.

The new school of salesmanship

consists largely in placing before the 
customer what she wants, what will 
strike her fancy and suit her purse. 
I t does not consist of cajoling or 
dragooniifg her into taking what she 
does not want and what, as soon as 
the hypnotic spell thrown over her 
by a smooth-tongued salesman passes 
off, will be a cause of dissatisfaction 
as long as it lasts.

This new-school salesmanship is 
more difficult of attainm ent than the 
old. T hat sort was easily compassed 
by any man with a ready wit and good 
command of language, a magnetic and 
dominating personality, and an elastic 
conscience. But the new kind can not 
be assumed hastily on the appearance 
of a customer. I t is not found at the 
counter alone but has its beginnings

before that in their manufacture, and 
runs all through the system and meth­
ods of the store. Fluency in agree­
able small talk, desirable as that is 
in meeting and handling customers, 
will not take the place of the fun­
damental and painstaking work need­
ed to have your stock made up of such 
articles as your trade will want.

One practice that will aid in bring­
ing your shop to the rank of “where 
you find w hat you w ant” is running 
the same lines of desirable staples 
right along. You find a brand of 
hosiery or a grade of common towel­
ing crash, or a certain kind of pearl 
buttons for underwear, tha t makes a 
hit with your customers. Keep 
duplicating your orders on these 
things as long as they continue to sell 
well. If you are making a fair profitin the buying of the goods and indeed

While They Last
A few good Specialties in Sweaters for the

Holiday Trade.
15 Doz. Juvenile, Red and Oxford — • $ 9.00 value at $ 7.50
10 Doz. Misses’ White ........................ • 12.00 value at 9.00
20 Doz. Boys’ Heavy Shaker Knit,

Maroon and Oxford.............. • 24.00 value at 19.50
7 Doz. Ladies’ Wool with Belt, Red - •• 24.00 value at 19.50

10 Doz. Ladies’ Heavy All Wool with
Belt, Red and O xford........ • 33.00 value at 24.00

10 Doz. Ladies’ Heavy All Wool, White 42.00 value at 36.00
30 Doz. Men’s Fancy Stitch, Tan,

Maroon and O xford ............ 18.00 value at 15,00
20 Doz. Men’s Worsted and Wool Shaker

Maroon and O xford............ • 39.00 value at 30.00
10 Doz. Men’s All Wool Shaker, Tan - •

A

• 45.00 value at 33.00

Grand Rapids Dry Goods Co.
Exclusively Wholesale

Grand Rapids, Michigan

NOW  is the TIME
You can sell 5,10 and 15 cent Handkerchiefs all 

the year around. BUT NOW is the time to sell 25 
cent Handkerchiefs.

We have a great line. One comer and side em­
broidered effects, embroidered and lace edges. 
Splendid values $1.75, $2.00, $2.12^ and $2.25 per 
dozen. We also have the famous Princess Lace 
Handkerchief to retail at 50 cents.

Paul Steketee & Sons
Wholesale Dry Goods Grand Rapids, Mich.
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and your customers are suited, don’t 
run the risk of being able to shift the 
patronage to something different 
which allows a little better margin.
A staple that sells readily and pleas­
es well is one of the solid comforts 
of a m erchant’s life. Always having 
in stock articles that customers call 
for is one of the best known ways 
of building up and holding trade.

In the selection of even the com­
monest items, as far as possible 
choose such as have character and 
distinctive merits. Two or three 
lines, each possesing some special 
excellence and each kept well filled 
up as to sizes etc., may be a better 
stock to sell from than a dozen differ­
ent lines, no one of which means any­
thing in particular.

This forms an im portant consider­
ation in portioning out your capital. 
Always it is well to remember that a 
big, unwieldly stock is not the desider­
atum, but a stock accurately chosen 
with the end in view of meeting the 
greatest possible number of needs 
of one’s customers.

In new styles and in novelties of 
every description, the selection of 
what customers will w ant is a far 
more difficult problem than the buy­
ing of staples. Every new thing is in 
a certain sense a speculation, a guess, 
a gamble, if you wish to put it so. 
It requires a certain fine discernment, 
a sort of buyer’s sixth sense, to pick 
the item that will take well and sell 
freely, among half a dozen others 
similar, and, to the indiscriminate 
eye, equally desirable. A buyer should 
improve every opportunity to learn 
the harmony of colors and always 
should keep well posted on styles. 
Then he should tem per all this knowl­
edge with a careful study of the re­
quirements of his particular trade. 
Knowing what has pleased them best 
in the past will aid him in making 
wise selections for the future.

The test of good buying is ready 
selling and well pleased customers. 
There are very few stickers and hang­
ers in a stock selected by a real ex­
pert. To move these, do not depend 
on talking some too-easily persuad­
ed patron into taking them off your 
hands, but instead place on them a 
price so low that the price alone will 
induce some bargain seekers to buy 
them with trium phant joy. Fabrix.

Icy pavements and icy steps in 
front of the store should be care­
fully guarded against. It is most 
inhospitable to have the entrance in 
a condition that makes access diffi­
cult. You would be careful of this 
if you expected a visit from the 
President of the United States. 
Every customer is just as much your 
guest, and you are a snob if you treat 
one better than the other after send­
ing out invitations. And the opening 
of your store is an implied invita­
tion to every purchaser in your te r­
ritory, w hether you advertise or 
not. Their reception is your care. 
It is a m atter of common courtesy 
to give them proper treatm ent even 
if it was not necessary in a busi­
ness sense. But it is. No one wants 
to fall and break his neck in order 
to deal with you, and he will stay 
away if he is running the risk.

Fighting the Mail Order Game.
W ritte n  fo r  th e  T rad esm an .

The average man would rather tack­
le something he is familiar with than 
something he is ignorant of. Take a 
prize fighter. If he goes up against 
an opponent whose record he knows 
he may not be full of confidence, but 
he knows, at least, w hat to expect 
and is able to provide an appropriate 
defense. But put this same man up 
against “a great unknown” and he is 
at a decided disadvantage. For all 
he knows, the “great unknown” may 
be a gorilla. The kind of defense to 
make is impossible to prepare be­
forehand and he alm ost goes into the 
ring a beaten man.

Such things illustrate the great 
weaknesses of the average merchant 
when he comes to fight the retail 
mail order house. The retail mail 
order house has him scared. He has 
already been daunted by its claims 
and it has told him so often that he 
is a “poor, miserable pygmy” that he 
begins to believe it.

All this fear of the mail order 
houses is not based on exact knowl­
edge, but nine times out of ten on 
hearsay.

The m erchant believes the skeptical 
statem ent of a customer when he 
says, “W hy I can buy this for half of 
the mail order house.”

A merchant believes mail order 
advertising when says, “We sell these 
goods at 25 per cent, less than they 
cost the" retailer.” But 99 per cent, 
of the merchants who fear the mail 
order house really know nothing 
about the prices and profits the mail 
order house gets.

For sometime past the w riter has 
been supplying the Tradesm an with 
lists of articles which retailers can 
sell in competition with mail order 
houses and make a fair profit and he 
is absolutely certain that there are 
thousaKnds and thousands of items 
that a home retailer can sell just as 
cheaply as the mail order house.

Why don’t you dig into the retail 
mail order quotations and find out 
where you stand and where they 
stand? See whether they have what 
they claim—‘whether the prices are so 
superior to yours.

If you really investigate and do 
some real comparing, we venture to 
say that you will gain the kind of 
confidence that is absolutely neces­
sary to have before you can put any 
sort of punch into your advertising.

A salesman who has no confidence 
in the values he offers has difficulty 
in convincing a prospective buyer. So 
have you as long as you take for 
full value hearsay statem ents about 
mail order prices.

Get dow n .to  brass tacks and find 
out where you stand.

Anderson Pace.

Terrible Malady.
Tomm y’s Aunt—W on’t you have 

another piece of cake, Tommy?
Tommy (on a visit)—No, I thank 

you.
Tomm y’s Aunt—You seem to be 

suffering from loss of appetite.
Tommy—T hat ain't loss of appe­

tite. W hat I ’m suffering from is 
politeness.

Hw h y  not have best light ?
■ ■  S te e l  M a n t l e  B u r n e r s .  O dorless B 

Sm okeless. M ake coal o i l  p roduce gas—3 
tim e s  m ore l ig h t .  A t dea le rs  o r  prepaid  by 
us fo r  25c.

Steel Mantle Light Co. St reet  oledo, 0 . 
The Ad Shown Above

Which is running in a large list of select pub­
lications, will certainly send customers to 
your store. If you are not prepared to supply 
them, you had better order a stock of our 
Burners a t once. Accept no substitutes. The 
genuine is stamped “ Steel M antle, T o ledo , 
O hio.” If your jobber doesn't handle them, 
send us his name, and we will make quota­
tions direct to you. Sample Burner mailed 
for 25 cents.
ST EE L M A N T L E  L IG H T  COM PANY 

310 H uron  St. T o ledo . O hio

Match Price List
NON-POISONOUS

Strike Anywhere Safety Matches
Price for Price for 
5 cases less than 

and over 5 cases 
per case per case

S A FE  H O M E
No. 5 size—5 boxes to  package ,

20 packages, (100 boxes) to
case  ............................................ $3.50 $3.60

B IR D ’S -E Y E
No. 5 size—packed  5 boxes in 

package , 20 p ack ag es  (100 
boxes) in  case  .........................  3.40 3.50

B LA C K  D IA M O N D
No. 5 size—p ack ed  5 boxes in 

p ackage , 20 p ack ag es  (100 
boxes) in case  .........................  3.25 3.40

M A R G U E R IT E
No. 5 size—p acked  12 boxes In 

package, 12 p ack ag es  (144 
boxes) in case  ..........................  4.40 4.65

SEA RC H  L IG H T
No. 5 size—packed  12 boxes in 

package, 12 p ack ag es  (144 
boxes) in case  .........................  4.40 4.65

B LU E  B IR D
No. 5 size—packed  1 doz. boxes 

in  p ackage , 12 p ack ag es  (144 
boxes) in case  ........................... 4.10 4.35

C R E S C E N T
No. 5 size—packed  12 boxes in 

package , 12 p ack ag es  (144 
boxes) in case  ..........................  4.00 4.25

S W IF T  &  C O U R T N E Y
No. 5 size—packed  12 boxes In 

p ackage , 12 p ack ag es  (144 
boxes) in  case  ........................... 3.85 4.10

B LA C K  S W A N
No. 5 size—packed  12 boxes in  

p ackage , 12 p ack ag es  (144 
boxes) in case  ...........................  3.70 3.85

BEST A N D  C H E A P E S T
No. 2 size—packed  12 boxes In 

p ackage , 12 p ack ag es  (144 
boxes) in case  ............................ 1.60 1.70

R ED  D IA M O N D  
No. 2 s ize—packed  12 boxes in 

package , 12 p ack ag es  (144 
boxes) in  case  ...........................  1.60 1.70
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merly—and the less leather there is to 
wear, the less wear there is. T hat’s 
simple, isn’t it? Children like ’em 
lighter; and parents demand ’em so. 
And there you are.

Time was when little folks' shoes 
weren’t supposed to be stylish. Now 
they are. Little people have their 
styles and modes as well as grown 
ups. Fashions in adult footwear styles

Novelties, Basement Specials and 
Children’s Shoes.

W ritte n  fo r th e  T rad esm an .
“Yes,” remarked the accommodating 

head of the women’s shoe department, 
“we have some of the popular ‘Tango’ 
pumps, and we have a lot of dandy 
sets of ornam ents wherewith to em­
bellish them, too. \ \  e believe in the 
new stuff here; the novelty is never 
too high priced or daring for us 
in limited quantities, mind you. You 
see it’s this way. Our trade demands 
the very newest and most dashing 
things in feminine footgear; but we 
stock up gingerly until we get a line 
on what’s going big, then we re-order. 
T n t people who produce this class of 
goods can supply us on very short 
notice; and if it wash ti for the in­
stock methods we’d simply have to 
cut out a lot of these notiony lines 
and stick a lot closer to staples. ’ 

This in-stock proposition is certainly 
one great big boom to the shoe dealer 
who wants to play safe. In the hey­
day of enthusiasm, when the prospect 
looks so rosy, it’s the easiest thing in 
the world to overload. You know how 
it is. Every separate last looks good, 
and many of them have all the ear­
marks of fancy-getters. But you nev­
er can tell absolutely. And since the 
other fellow is willing to assume the 
risk, why do you voluntarily butt in 
and take on the chances? The visible 
supply of beautiful and stylish foot­
wear will not be exhausted this week 
or this month. Conservative buying 
—judicious, careful, wise selections, in 
the main, and gingerly, tentative or­
ders as the chances become appre­
ciable longer—this always was a good 
rule—and now, in view of the increas­
ing amplitude of leathers, lasts and 
finishes, it is becoming absolutely in­
dispensable.

Looking at the proposition from a 
merchandising point of view, that idea 
of segregating popular priced shoes in 
the basement and saturating the en­
terprise with the idea of inexpensive­
ness, was a bully good idea. It s 
simply working over-time in our big 
towns and cities. All the big exclu­
sive shops are doing it. And the de­
partm ent stores are falling in line. 
T hat phrase, “No-rent Basement, 
while not quite up to National Ad­
vertising Association ideals, is a real 
fetcher. Some folks—a good many, in 
fact—really suppose they don’t have 
to pay rent on the basement; and 
everybody is willing to agree that 
operating expenses are less down un­
der the sidewalk than they are on the 
upper floors.

So it’s to the basement with all pop­
ular priced lines in footery. All the 
odds and ends of broken lines, dis-

are duplicated in styles for little peo­
ple. Class, comfort, and looks count 
for as much, or more than wear fea­
tures to-day. And the things tha t have 
become popular are the things that 
shoe dealers 'a re  selling. Can you 
blame them?

Of course children's shoes come in 
the several grades. If you want bet­
ter values you can easily find them in

continued lines, out of date novelties, 
new ones that never got over, and all 
old stickers of every kind—to the 
basement with ’em! And then brighten 
up all this depressing aggregation by 
some nifty leaders—lines that exhibit 
a whole lot of real class, only in 
cheaper grade stuff—that’s the stunt! 
And then advertise the money-saving 
possibilities that are fairly bulging 
out and sticking around in that Low- 
rent, No-rent, or Money-saving Shoe 
Emporium, just below the street level. 
Do that, and you’ll get ’em going.

Last Saturday, just for the sake of 
knowing the truth, and incidentally to 
have a little diversion, I visited several 
of these popular priced shoe empo­
riums in the basement of Cincinnati 
shpe shops; and, take it from me, they 
were selling the wares! W omen and 
children made up the crowd although 
there were a few boys and occasional­
ly a man. The men looked sheepish, in­
variably—as if you caught them red- 
handed in something they were 
ashamed of. These stores were mak­
ing big runs on shoes for women, 
children and misses. There was a 
salesperson and four customers to 
every little nook of floor space no 
longer than the top of a director’s ta ­
ble, and new customers coming in 
and others filing out, were so thick 
they had to go up and down the stair­
way edgewise. Clerks were busy, 
floorwalkers radiant, and managers 
positively and infectiously hilarious. 
The basement-special plan is certain­
ly working sumptuously in this lit­
tle old Cincinnati burg. How is it 
with you?

Selling Children’s Shoes.
From basement specials to chil­

dren’s shoes isn't an abrupt transition, 
for it’s largely in the popular priced 
basements of the city' stores that the 
mothers of city children make their 
footwear purchases.

Little folks are hard on shoes now 
as always, and the normal, lusty 
youngster from seven to fourteen 
years of age wears out a good many 
shoes in the course of twelve months. 
Some folks are saying that children’s 
shoes don’t last as long as they 
should. But that statem ent brings on 
more talk.

Suppose we frankly admit that the 
average length of service in a child’s 
shoe retailing at from $1.35 to $1.65 
the pair is appreciably less than the 
average life of a child’s shoe at the 
same price of, say, fifteen years ago. 
Does that necessarily prove that sole 
leather has been shamefully adulter­
ated and shoemaking debased?

No. For there are other m atters 
to be taken into consideration. Chil­
dren’s shoes are less hefty than for-

“There is No Friend Like an Old Friend”
Especially if This Friend Puts Money in Your Pocket

It was a bad thing 
to do, but about a 
year ago we thought 
it advisable to discon­
tinue making wo­
men’s and girls’ Cor­
dovan shoes.

O u r  customers 
demand t h a t  we 
make them again.

It is a pleasure to 
announce that we are 
prepared to deliver

“ OUR CORDOVAN 
SHOES”

Old Stock and 
Construction,

New Lasts and 
Patterns

Women’s Bals. tip­
ped and plain.

Women’s, Misses' 
and Child’s in Blucher 
and Button.

Rindge, Kalmbach, Logie Company 
Grand Rapids, Mich.

I M *

You,l l  Need a Lot of

Bear Brand Rubbers
That stock in the basement is dwindling and 

many sizes are broken. When the next storm 
comes there is going to be something doing. The

Wales Goodyear 
Bear Brand Rubbers

always leaders, are better this year. You are 
going to have a lot more people after the BEAR 
BRAND quality than you expected. The sales 
you lose by running short of sizes will pay the 
freight many times over. Send us that order 
now. __________

HEROLD-BERTSCH SHOE CO. Grand Rapids, Mich.
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higher priced shoes. I know of one 
establishment that has its children’s 
departm ent on the second floor. It 
is a large exclusive shop; and carries 
pretty  much everything in men’s, 
women’s and children’s shoes from 
the least expensive to the most exclu­
sive and high grade. In  high top 
shoes and boots for little people they 
don’t hesitate to ask you anywhere 
from $3.50 to $4 the pair; and some­
times, in novelties, even more. And 
they get the money.

I think I am easily within bounds 
of truth when I observe, as I may have 
done before in these columns, that 
shoe dealers generally are taking their 
children’s trade far more seriously 
than shoe dealers used to take it. And 
I am inclined to think the average 
reader will agree with me when I say 
that the dealers who are getting the 
large slices of this class of business 
are the men that go after it intelli­
gently, diligently, and enthusiastically. 
I t isn’t the easiest thing in the world 
to round up this class of trade. It 
requires study, time, and—souvenirs.

Little folks have a penchant for the 
gift commodity that goes along with 
the purchase. Maybe it isn’t an ideal 
situation; and I am perfectly familiar 
with all the theoretical objections to 
it. But the stubborn fact I set over 
against all these fine-spun theories is 
th is : The dealers who generously 
hand out the little trinkets are the 
fellows that are getting themselves 
into the good graces of their little 
patrons. I t  pays to get little Johnny 
or little Fannie to rooting for you and 
your store. Get ’em with you, and 
all else is relatively easy.

The trade of little people is worth 
any dealer’s going after.

Charles L. Phillips.

Doings in the Hoosier State. 
W ritte :.  fo r th e  T rad esm an .

“Eat less meat and more beans" is 
a Purdue expert’s advice to house­
wives in their efforts to slash the 
high cost of living.

The Terre Ilaute Chamber of Com­
merce hopes to build up a membership 
roster of 1,000 in a ten day campaign, 
starting  Jan. 5. The present mem­
bership is 675.

In  order to eliminate congestion 
and danger at grade crossings, Terre 
H aute is asking the roads to use the 
belt line in the interchange of all 
freight and through freight, and that 
all crossings be planked and guarded 
by watchmen.

Grocers of Evansville have opened 
war on peddlers who pay no license 
fees.

Final argum ents in the case of the 
Terre H aute Chamber of Commerce 
against W estern railroads asking for 
lower rates to points west of the 
Missouri river will be heard Dec. 5 
before the In terstate Commerce Com­
mission in W ashington.

Almond Griffen.

Just to Oblige.
“The doctor says I must quit smok­

ing. One lung is nearly gone.”
“Oh, dear, John. Can’t you hold 

out until we get enough coupons for 
that dining room rug?”

There is something doing some­
where for every man ready to do it.

Michigan Tradesman Thirty Years 
Old.

Under the above caption, the Grand 
Rapids Progress, official organ of the 
Association of Commerce, publishes 
the following:

“The October 29 issue of the Mich­
igan Tradesm an marks the thirtieth 
milestone in the life of that publica­
tion. During its career the T rades­
man has seen the city of Grand Rap­
ids grow from a town of 35,000 to a 
city of about 135,000. The commer­
cial prosperity of the community has 
been reflected by this publication, 
which has been one of the strong 
forces in building up the jobbing 
trade of W estern Michigan.

“Its  editorial policy has been fear­
less and independent and its pages 
have been clean and wholesomely de­
voted to the upbuilding of best busi­
ness principles. Mr. E. A. Stowe, 
the editor, has been a virulent figure 
in the civic and commercial affairs 
of Grand Rapids. Like all strong 
men he has many friends and many 
enemies. He speaks his mind edi­

torially and otherwise without hesi­
tation and is as unstinted in his crit­
icisms as in his commendatons.

“During his administration as Presi­
dent of the Grand Rapids Board of 
Trade Mr. Stowe worked earnestly 
and efficiently for the betterm ent of 
the city. As the organization was 
smaller and the dues lower during 
that period, it was often necessary for 
the President to use his own funds 
to promote the interests of the public 
Many things that Grand Rapids is 
enjoying to-day were advocated or 
started during Mr. Stowe’s admin­
istration. Since the re-organization 
and enlargement into the Association 
of Commerce we have often fallen 
under the whip of his criticism, but 
knowing him to be honest we have 
always received it in a friendly spirit, 
although we did not at all times agree 
with the suggestions which he made.

“W e honor and respect him for 
being a man representing strength 
progress and the highest type of 
business principles.”

Keep the GOOD HOODS
in mind this time of year

The same style in Old Colony in
Men’s is $1.18 Women’s is $ .86
Boys’ is 1.00 Misses’ is .73
Youths’ is .80 Child’s is .58

Save That 5%

Grand RapidsiShoe ¿¿Rubber ( q.
Largest Rubber Dealers in Michigan 

The Michigan People Grand Rapids

Holiday Novelties for 
the Shoe Store
This is the season of 

freely spending on the 
part of the public; a time 
when suggestions f o r  
Christmas buying a r e  
welcomed, and therefore 
just the time to display 
an assortment of these 
attractive house slippers.

Our line is complete in 
its variety of styles and 
colors, and the range of 
prices is such as to en­
able you to satisfy your 
various customers in all 
respects.

Your orders will be 
filled the day they are 
received.

Hirth-Krause C om pany  
Grand Rapids 

Mich.
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A Merry Christmas for the Merchant 
Himself.

W ritte n  fo r  th e  T rad esm an .
The children are now counting the 

days that must pass before the holiday 
which, in spite of its faults and fail­
ings, in spite of all the absurdities and 
extravagances and excessive and com­
mercialized observance have heaped 
upon, it still is reckoned, and very 
properly too, the red-letter day of 
the whole year. Grown-ups also are 
counting the days, not with that glad 
expectancy of childhood which would 
hasten the passage of time, but with 
nervous apprehension that all the 
tasks with which custom has heavily 
overloaded this festive season can not 
be crowded into the too-short time 
remaining for their accomplishment.

To the merchant the weeks and 
even the months preceding Christmas 
are a time of special anxiety and ner­
vous strain. The holiday trade is his 
harvest, and even as the farmer during 
the season of reaping spares no effort 
but works early and late to gather 
in the grain which is his return for 
his year’s labors, so the shopkeeper 
puts forth his utmost exertions to se­
cure a large and successful Christ­
mas patronage and its consequent 
profits.

The careful selection of holiday 
goods some months previous to the 
time of their sale; the getting them in 
and checking up the all but innumer­
able items; the training of raw re­
cruits to supplement the sales force; 
the proper display of the various 
wares at the precise psychological 
moment, neither too early nor too 
late best to catch the fancy of the 
buying public; the close watchfulness 
as to just how things are moving, 
giving special prominence to and per­
haps cutting the price on this or that 
article that seems to be hanging fire 
a little, in order that the stock may 
move out evenly and only a small 
amount be left on hand to pack away 
and carry over; the getting every­
thing in shape and into the smoothest 
running order for the rush of the last 
few days; that final struggle of the 
week preceding the Great Day, last­
ing to a late hour on Christmas eve; 
the more dead than alive feeling with 
which he wakens on Christmas m orn­
ing, rubs his eyes and breathes a quiet 
prayer of thankfulness that the agony 
is over with for another year—under 
present conditions it is inevitable that 
the shopkeeper shall associate with 
the word Christmas the thoughts and 
feelings and activities that have just 
been mentioned.

It can hardly be expected that the 
merchant will be enthusiastic in the 
way of reform as to overlavish ex­

penditure in Christmas giving. In 
his private reflections, sitting up aloft 
and observing the ways of humanity 
with the eye of a kindly friend and 
well-wisher, he may deplore keenly 
the mad folly of pre-holiday spending 
which the witnesses, knowing that a 
recreation of after-holiday pinching 
and scrimping must follow in conse­
quence; but as a m atter of fact he 
must be prepared with tem pting offer­
ings so as to take in the money at the 
time when, of all times, people let go 
of it most freely. He must leave to 
the wealthy women who as society 
leaders set the pace in social customs, 
the task of educating the generality of 
people in a saner observance of 
Christmas.

The movement which the news­
papers have so earnestly and success­
fully advocated of early Christmas 
shopping has tended to make things 
easier for the merchant in one respect 
—it spreads the stress over several 
weeks instead of its being crowded 
into a few days as it used to be. But 
along with the early shopping move­
ment public attention was directed to 
the long hours and severe labor that 
the holiday season formerly imposed 
upon store employes. Laws have 
been passed in some states limiting 
the number of hours that women may 
be kept at work in stores, and every­
where the great force of public opin­
ion is making itself felt against the 
inconsiderate and inhuman overwork­
ing of store help at this season. No 
fair-minded merchant but rejoices 
heartily in all this, but of necessity it 
places a somewhat heavier burden 
upon himself. He must see to it that 
no one of all his salespeople or de­
livery boys or cash girls exceeds the 
legal limit as to hours of work, and, 
what is equally important, does not 
go beyond the physical limit in speed 
and endurance.

But who shall set the bounds of 
what the m erchant himself may do? 
Who shall call a halt when his am­
bition and the requirements of his 
business would press him on to un­
reasonable and excessive exertion? No 
legislative enactments protect him 
from the whiplash of his own energy. 
No enterprising reporter makes a 
pathetically entertaining write-up in 
which the weariness and overwork of 
a store proprietor furnish the main 
motif. Must the merchant then have 
a wholly commercialized Christmas? 
Must the season to him be lacking 
in that gladness and cheer which per­
vade it for others, or if not wholly 
wanting these, must his joys be mere­
ly those occasioned by a flourishing 
business and a record-breaking vol­
ume of sales? Must it be to him

merely a time given over to unusually 
strenuous effort, with no higher 
thought than getting a sastifactory 
return in dollars and cents?

The answer to these questions as to 
any particular m erchant depend main­
ly upon what kind of woman his wife 
is. Mrs. Merchant has it largely in 
her hands w hat associations the 
Christmas season—and every other 
season as well—hold for her husband.

Some w riter—I can not tell who— 
has spoken of the magic of doors, 
of the change in thought, feeling, and 
mental atmosphere that one experi­
ences just from passing through a 
door.

If, when he enters the portals of 
his home, be that home a mansion or 
a bungalow or flat, he comes into a 
peaceful refuge where the carking 
cares of the day naturally slip off 
from his mind and heart, there is op­
portunity for the merchant to enter 
into the spirit of Christmas without 
neglecting its business possibilities. 
If the guiding presence of his home 
is serene and restful, he quickly 
forgets the stress and strain of the 
outer world in the tranquility of his 
own fireside.

But there can be no such happy 
ending of his strenuous day if the 
guiding presence is irritated and fret­
ful, working under tensest strain to 
accbmplish the Herculean stunts she 
has set for herself in the way of mak­
ing with her own hands Christmas 
gifts for her family and friends. No 
woman blessed with a fair average 
amount of common sense should 
strain her eyes and wear herself to a 
frazzle with Christmas needlework or 
hand painting; least of all the wife of 
the merchant, who needs to keep a 
calm and unruffled self-control at this 
season, to act as a balance wheel to 
her husband’s overwrought nerves.

The sensible wife Will not be ambi­
tious to give too expensive and showy 
presents to friends or even to their 
own children and near relatives. She 
will limit her expenditures to what 
can reasonably be afforded, so that 
her husband will have no worries

over her extravagance, to add to his 
business anxieties.

The Christmas season affords an 
opportunity for cementing the feeling 
of friendliness and good will that ex­
ists between employer and employes 
in every well-managed store. Extra 
work falls upon the help at this time, 
which, if performed cheerfully as is 
usually the case, merits recognition in 
the shape of some suitable gift. A 
gold piece or a crisp new bill for 
each helper added to the regular 
weekly stipend is bread cast upon the 
waters, which in most cases will be 
returned many times over in loyalty 
and faithful service. But more and 
better than this, so to gladden the 
lives of his faithful workers will 
bring to the m erchant’s hearth a 
glow of warmth and good feeling, 
that many business cares can not 
chill. And if to the gift for each the 
m erchant’s wife can add a little per­
sonal touch of friendliness and gra­
ciousness, it will serve to bring to 
the store a Merry Christmas indeed.

There always are old people and un­
fortunate ones and poor little second 
cousins and the like to be looked after 
a t this season. Probably Mrs. M er­
chant will do most of the actual work 
connected with all these benefactions, 
but if she is wise she will consult with 
her husband regarding them, and so 
lead him to share in the kindness and 
loving thought.

The storekeeper’s household need 
not be lacking in those sweet surpris­
es and pleasant observances that go 
to make up a happy family Christmas; 
and even amid the stress and strug­
gle of exhausting cares and labors, 
time should be taken to learn some­
thing of the spirit of Him who taught 
us that living should be higher and 
finer and nobler than merely gaining 
the means of livelihood. Quillo.

No Socialist He.
“Your husband is a Socialist, I be­

lieve?” asked a friend at the reception 
of Mrs. Smith.

“A Socialist?” replied Mrs. Smith. 
“No, indeed. W hy he hates to make 
calls with me.”

•Tke.
Kind You H ave 

Beeiv LookiivtjFop

4 Pairs Mercerized Lisle ( 
or Cashmere

4 Pairs Thread Silk 
Reinforced Heel and Toe

For
C h ristm as
T rade

In Fancy 
Xmas Boxes

In Fancy 
Xmas Boxes

Retail at 
$1.00 Box
Retail at 
$2.00 Box

The high quality of this hosiery, its beautiful appearance and attrac­
tive boxing make them appropriate and sensible Christmas gifts to offer 
your customers for presentation to their friends.

Blacks and Colors. All Sizes. Guaranteed.

flLARE Knitting Mills
S A G I N A W ,  M I C H .



D ecem ber 3, 1913 M I C H I G A N  T R A D E S M A N 21

Methods of Hastening the Christmas 
Season.

Written for the Tradesman.
T hat so much of the Christmas buy­

ing is crowded into the last few days 
is often due to a great extent to the 
lack of initiative on the part of the 
merchant himself. Experience pretty 
clearly shows that early selling is a 
pre-requisite to early buying, and that 
where a m erchant commences well in 
advance to appeal to the Christmas 
trade, he benefits either by a larger 
bulk of business or a more equitable 
distribution of the “Christmas rush.” 

Too many m erchants look upon the 
Christmas season as a period limited 
to the two weeks immediately before 
Christmas day; and for that reason 
fail to do anything conspicious in 
the direction of interesting Christmas 
buyers before the time at which, ac­
cording to their way of viewing 
things, the Christmas season is fore­
ordained to commence. In not a few 
cases the Christmas stock is not com­
plete until too late to advertise it 
effectually.

Early buying by the m erchant is a 
necessary prelude to early buying by 
the customer. Seasonable goods for 
the Christmas trade should be pretty 
well stocked by November 1. W ith 
his goods ready to supply the demand, 
the merchant should then set to work 
to create a demand.

The m erchant who uses a mailing 
list should first interest his regular 
customers. Before the end of 
November, Christmas circulars should 
be sent out, suggesting specific arti­
cles for use as gifts, or that are other­
wise seasonable. Coupled with these 
suggestions, argum ents can be used in 
favor of early buying. The fact that 
a better selection can be made by 
the customer who comes early, that 
he has more leisure and a more 
complete stock from which to choose, 
should be urged; and, if it is in line 
with store policy, the offer to reserve 
Christmas goods for later delivery on 
payment of a small deposit can ba 
made. I t will usually be found good 
policy, however, for the m erchant in 
these circular letters, as in all Christ­
mas advertising, to start with the 
specific and pass on to the general. 
The customer knows without being 
told that Christmas is coming; and 
that early buying is good policy; but 
he may be delaying his early buying 
for lack of specific suggestions that 
the m erchant is well fitted to give.

Newspaper advertising can be used 
effectively; but, to be most effective, 
newspaper advertising should be 
specific rather than general. As a 
rule the newspapers will afford valu­
able help in the more general phases 
of early buying, for the mere asking; 
it needs only the suggestion from a 
leading advertiser to secure editorial 
comment on the subject which will 
help to educate the buying public. 
But a specific suggestion as to what 
to buy will interest the prospective 
customer far more than a general 
talk.

Many m erchants make a practice of 
concentrating their Christmas adver­
tising in the last two weeks. During 
that period their regular space is 
doubled, as a rule. Experience tends

to show, however, tha t Christmas ad­
vertising earlier in the season will 
do far more toward bringing out the 
early customer, whose forethought 
helps to materially lessen the bur­
densome if profitable “rush” in the 
last days.

Displays can be commenced as ear­
ly as November 15. These displays 
should be changed frequently, as often 
as twice a week; and should be so 
utilized as to show, in the course of 
the season, a wide range of stock. 
Changes of the displays in the silent 
salesman should also be frequent, and 
regular. A fter a week such a display 
loses its pulling power, and needs to 
be replaced by something novel.

From the outset, displays should 
“talk Christmas.” Show cards an 1 
price cards can be used to link the 
d :splay with the Santa Claus idea.

Little specialties in the way of ad­
vertising help to boom Christmas bus:- 
ness. For instance, contests of an,' 
kind to interest the children are very 
helpful in attracting the older people. 
An essay contest or a puzzle contes* 
need take but a few inches of ad­
vertising space and yet, through the 
medium of the interested youngsters 
it will be the talk of the entire town. 
A doll or a teddy bear makes an in­
expensive but attractive prize.

I t is good policy to look about 
early for extra help. The merchant 
who makes his bargains beforehand, 
like the buyer who buys early, gets 
the pick of the stock.

W hen the Christmas rush is over, 
it is generally good policy to go over 
the stock thoroughly, and to push out 
any left-overs, even if some little sac­
rifice be necessary. By the time next 
year comes round the old goods will 
be out of date. This is peculiarly the 
case with dry goods and dry goods 
accessories, in which the fashions 
change quickly.

William Edward Park.

Assurance that legislation intend­
ed to better the condition of the 
American farmer would be consid­
ered by Congress immediately the 
pending currency bill has been dis­
posed of, was given by Senator 
Gore, of Oklahoma, in an address 
before the International Dry Farm ­
ing Congress recently in session at 
Tulsa. The Senator declared that 
is a result of the recent investiga­
tion of rural credits in Europe a 
plan would be devised whereby mon­
ey with which to finance cropping 
operations would be loaned to the 
farmer at 4 per cent, interest. W hat­
ever benefits the farmer indirectly 
benefits the rural merchant, and he 
should be intereted in movements of 
this kind. It seems to be the inten­
tion of the present adm inistration to 
foster the farming sections and, es- 
specially to spread the money out 
where it will do the most good. That 
is the object of the currency bill. The 
only question in regard to the latter 
is whether the method adopted is the 
best. If it really will keep the money 
of the country from centering in one 
or two large cities for the benefit of 
speculators, it wlil be a good thing. ,

Most people get what they deserve, 
but very few are willing to admit it.

L A M S O N

RED U CED  O P E R A T IN G  C O ST  and 
increased efficiency are the "reasons 
w hy" you see Lam son Service in over 
80 per cent, of the world's leading stores.
LAM SON C A RR IE RS are the tried and 
proven result of more than th irty  years 
of specializing by the originators of Store 
Service Apparatus—Service fads and 
freaks may come and go. but Lam son 
Service goes on forever because of its 
common-sense business economy.

A sk  Y our N eighbor!
Wire, Cable, Tube, Belt and Pick-up Carriers

TH E  LAMSON COMPANY
B O ST O N , U. S. A.

Representatives in all principal cities

MSERVICE^

L o w e s t
Our catalogue is “the 
world’s lowest market” 
because we are the larg­
est buyers of g e n e r a l  
merchandise in America.

And because our com­
paratively inexpensive 
method of s e l l i n g ,  
through a catalogue, re­
duces costs.

We sell to merchants 
only.

Ask for current cata­
logue.

Butler Brothers
New York Chicago 

St. Louis Minneapolis 
Dallas

Supposing To-night

FIRE
Destroys Your Store

and with it your day book, journal and 
ledger, or credit account system.

W hat would you do TO-MORROW? 
W H A T  COULD YOU DO?

The “CHAMPION”
Complete Accountant is

FIREPROOF
We back this statem ent with a

$500
Guaranty Gold Bond

to the merchant. No insurance company 
will protect your accounts—WE WILL.

Open—A Desk. Money Drawer. Recorder. 
Filing System and Credit Register.

You are not only protected against fire.
but also:

1— You know every cent you pay out 
or take in.

2— You can instantly tell what every per­
son owes.

3 You save all bookkeeping

4— Your accounts are always "up to tha 
minute.”

5— You know how much each clerk sells.

6 —You prevent disputed accounts, re­
bates and forgotten charges.

7—You have your finger constantly on 
the puls« of y«ur business.

Closed—A Substantial. Fire-proof Safe.

Champion Register Company
403-412 Society Savings Bldg. 

CLEVELAND, OHIO

Use the coupon today—be protected

Champion Register Co. Date...........................
Please send me information about the Cham­

pion Complete Accountant (Fire-proof.)

Name ....................................................................

A ddress.................................................................

Business ...............................................................

No. Accts...............................................................
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Michigan R etail H ardw are Association.
P re s id e n t—F . A. Reichlin, B ay  C ity.
V ic e -P re s id en t—C. E . D ickinson. S t. 

Jo sep h . „
S e c re ta ry —A rth u r  J .  S co tt, M arine  

C ity.
T re a s u re r—W illiam  M oore, D e tro it.

Developing New Sources of Hard­
ware Trade.

W ritte n  fo r  th e  T rad esm an .
Fourth of Five Papers.

“W hen I was a young man just 
fairly starting in the hardware busi­
ness.” said the head of a big hard­
ware concern now employing a sales- 
force of twenty-five men, “I doped it 
out that the old-time hardware deal­
er was too slow for the modern pace. 
So I said to myself: ‘The thing to 
do, son, is just to cut loose and make 
a noise like a real merchant.’ I 
looked around and saw what the en­
terprising fellows in other lines were 
doing. Now they were not content 
merely to keep up with the proces­
sion, but how they were always man­
aging to keep a few jumps in the 
lead; and I said to myself: ‘W hy 
can’t that be done in hardware?’ 
And I answered my own enquiry by 
saying: ‘It can be done! And—and 
I am going to do it!’

“So I then and there made up my 
mind to conduct a hardware busi­
ness that was different. I vowed 
and declared I would, so help me, 
cut loose from every traditional 
method in vogue among hardware 
dealers that was not founded on 
sound business policy and good hard 
common sense. I proposed to do 
things different—partly just to be 
different, but mainly to be efficient. 
And I decided to begin by making 
my hardware store look utterly un­
like any other hardware store in our 
town. I began at the front and 
worked back. And I didn’t hesitate 
to spend money. I figured that I 
was making a substantial business 
investment. I had a good stock of 
goods—I proposed to have an attrac­
tive store.

“I tore out the old front—though 
it was a very good one, as store 
fronts went—and put in a new one. 
I t was all glass and metal with a 
granite base, hard wood floors in the 
windows, and paneled backs. I had 
a new glass sign made that was a 
Simon-pure attention-getter. W hen 
that store front was finished, It was 
the handsomest front on the street. 
Then I put in a nifty metal ceiling, 
large, handsome display cases, and 
mural decorations worthy of a cloth­
ing store or a high class specialty 
shop. And while my store was un­
dergoing these extensive repairs, I 
was cudgeling my noggin trying to 
work out some feasible plan for lur­
ing people into a store that sold

simple, old prosaic hardware. In 
due time I solved the problem—in a 
way ,at least. The hardware store 
can be popularized. And you can tell 
’em I said it.”

Popularizing Hardware.
Opinions to the contrary notw ith­

standing, hardware can be popular­
ized. I know, for I often visit a cer­
tain hardware establishment of my 
city tha t’s as popular as a depart­
ment store on bargain day.

As a m atter of fact, every day is 
bargain day in this hardware empor­
ium.

They have an endless succession 
of leaders and specials—at least half 
a dozen a day, and some days a full 
dozen or more. These specials are 
featured in the newspaper advertise­
ments and displayed in the windows. 
Each day’s leaders are illustrated and 
priced in the advertisements. And their 
name is legion; cheap, inexpensive, yet 
practical, household commodities; 
handy tools, devices and contrivan­
ces, new and staple; things of almost 
every conceivable sort, from the 
simplest and least expensive to the 
more complicated and costly; things 
that are, may be, could be, or should 
be, used in and about the house by 
Mister, Mistress of any of the kid- 
lets; and then there are toys and 
what not without end especially for 
little people. Insofar as possible, 
they are seasonable—ice picks and 
screens in summer and skees and 
sleds in winter.

The settled belief of this particu­
lar hardware firm is that, in this 
community, at all events, there is a 
tremendous latent demand for popu­
lar priced things in hardware. And 
my own conviction is that this is 
also true of every other locality of 
any consequence. For the man wTho 
doesn’t use finishing nails ever; the 
man who thinks he’s doing fairly 
well, if he hits a half growm nail say 
one time out of three; for the man 
who doesn’t drive many nails any­
how, and is rather glad he doesn’t—■ 
the}' have a ten or a fifteen cent ham­
mer. I don’t recall the exact fig­
ures, but the price is decidedly popu­
lar; and the hammer—well, it’s all 
right for occasional, plain driving, 
but isn’t recommended for heavy, 
fancy driving. Now some hardware 
dealers would think it immoral, per­
haps, to sell anything short of a me­
chanic’s hammer at $1.25. But you 
can sell a whole lot more 25-cent 
hammers in most any fairly husky 
community than you can mechanics’ 
hammers at $1.25; and in so doing 
it is doubtful if you actually kill any 
possible sales of the higher grade 
article.

Holiday Goods
Silver Ware

Rogers 1847,1
Wm. Rogers & Son, [-All Patterns 

Community. J

Pocket Cutlery Razors 
Manicure Sets Scissor Sets 

Nickel Plated Ware 
Casseroles

Michigan Hardware Company
Exclusively Wholesale

Cor. Oakes and Ellsworth GRAND RAPIDS, MICH.

Foster, Stevens & Co.
Wholesale Hardware

157-159 Monroe Ave. :: 151 to 161 Louis N. W.

Grand Rapids, Mich.

H. Eikenhout & Sons

Jobbers of Roofing Material
GRAND RAPIDS, MICH.

Red Rosin, Gray Rosin,
Blue Plaster Board Sheathing.

Use Tradesman Coupons
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"'Up

' f f

If the prom ptings of mechanical 
genius are strong in a person, he 
isn’t going to be satisfied for long 
with a cast iron hammer. People 
who really have skill in the use of 
tools very soon learn what to call 
for when buying tools; and they 
know good tools everywhere and al­
ways command better prices. But 
you needn’t think }rou are going to 
scare these discriminating buyers off 
and get them sore on you because 
you carry popular priced tools as 
well as the higher grade, higher 
priced kind. The expert tool-user 
would like for you to sow the coun­
try-side to cheap tools. H e’d be 
fair tickled if you’d sell his friends 
and neighbors and borrowing ac­
quaintances all the saws and ham­
mers and jack-planes you can, and 
he doesn’t care a pickle how popular 
priced they are—just so they don’t 
borrow his tools and kink his saws 
and nick his planes.

Everybody admits hardware isn’t 
as attractive as some other lines.

Personality — commodities — in­
cluding wearing apparel of all sorts 
—have a personal interest growing 
out of the style element that enters 
into them. Thus dealers in those 
lines have a source of appeal to the 
popular mind that isn’t available to 
the hardware dealer. H e can’t ad­
vertise a new fall and winter jack- 
plane, neither can he go into pictur­
esque ecstasies over a nifty “tango’ 
screw-driver and exploit it as the 
latest Parisian sensation. That 
wouldn’t do at all.

But there is such a thing as bright­
ening up one’s lines even in hard­
ware. Commodities, not in them­
selves particularly interesting, can 
nevertheless be invested with a bor­
rowed interest. The hardware deal­
er should master the trick of making 
prosaic, commonplace things attrac­
tive and interesting, by putting them 
alongside them things that do pos­
sess attractive and interesting fea­
tures.

There are many new and season­
able things in hardware that may 
now be had and exploited to ad ­
vantage; and always the holidays are 
coming—times and occasions for 
pushing gift articles, specialty lines 
and holiday wares. Instead of hav­
ing a dingy, prosaic hardware estab­
lishment, with nothing new and fresh 
and bright and appealing to the eye, 
brighten up your store by seasonable 
decorations and trims, new arrange­
ments and displays of staple lines, 
the introduction of hardware novel­
ties, gift commodities and the like. 
It can be none, and in the doing of 
it there is substantial reward.

Charles L. Phillips.

Pig and Pat.
“Patrick, you were on a bad spree 

yesterday,” said a friend, reproachfully.
“Yis, sor, Oi was thot,” replied Pat­

rick. “Bless me, if Oi wasn’t lying in 
the gutter wid a pig. Father Dunn 
come along an’ looked at me, an’ he 
says, says he:

‘“ One is known by the company he 
kapes.’ ”

“And did you get up, Patrick?”
“Oi did not, but the pig did.”

W hat Some Michigan Cities Are 
Doing.

W ritte n  fo r th e  T rad esm an .
Parks and playgrounds is a live 

subject with the civic committee of 
the Muskegon Chamber of Commerce.
A protected bathing beach for city 
youngsters will also be established. • • 

W. D. Sanders, formerly of Lowell, 
has opened a m attress factory at H ol­
land.

One of the church Sunday Schools 
of Portland, in an effort to do work 
of a practical, helpful sort, has opened 
a free employment bureau.

Mayor R eutter and A. P. Rogers, 
Sealer of W eights and Measures at 
Lansing, are working out plans for 
the opening of a municipal grocery 
and meat market on the city market 
at Grand avenue and Saginaw street, 
which is to be opened next summer.

The Round Oak shops, at Dowa- 
giac, which are now operating on a 
five-day schedule, will run full six 
days per week during the winter, be­
ginning New Y ear’s Day.

Buckley is a big town when it 
comes to potato shipments, the money 
paid out there so far for tubers ex­
ceeding $50,000. Four large storage 
houses there are filled with stock 
held for higher prices.

The new auto factory at Holland 
will start m anufacturing operations 
in January.

A new $20,000 theater was opened 
Thanksgiving Day at St. Joseph.

The M arquette Commercial Club, 
under direction of the new Secretary, 
E. A. Daley, is getting under way. A 
monthly bulletin will be published, 
showing the Club’s activities.

Supt. Coburn, of the Battle Creek 
schools, points to a danger of neglect 
of studies by young men who work 
in stores or elsewhere after scho< 
hours. He says the school system is 
being commercialized.

A farm ers’ fair and poultry show 
will be held at the city hall, Belding, 
Dec. 3-6.

Foundations are being laid for the 
new factory of the H enry Rowe 
Manufacturing Co., at Newaygo.

Pontiac hesitates about enacting a 
curfew ordinance. The city attorney 
says it cannot be legally enforced.

W ill art reform  criminals? K ala­
mazoo will try  it out on the jail pris­
oners by taking them through tl 
art exhibit at the central high school.

Jackson has awarded the contract 
for building a new detention hospital, 
to be located in the northwest section 
of the city.

Traverse City business men will 
prepare a booklet for distribution set­
ting forth the advantages of the 
Grand Traverse region.

The rooms of the Battle Creek 
Chamber of Commerce in the Post 
building are to be redecorated and re" 
furnished and a new dining room will 
be added.

Alfred Galbraith has been re-ap­
pointed Secretary of the F lint Board 
of Commerce, with salary increased 
to $1,500.

The sale of real estate of the Mich­
igan Buggy Co., Kalamazoo, will 
take place Dec. 9, and the chances of 
saving the big industry for that city 
now seem dim. Almond Griffen.

H ow to H elp the Deaf.
One of the most effective helps 

which we can render those fellow 
travelers who find the fatigue of 
their deafness a daily load, is gentle 
speech, well-chosen, well-modulated, 
of an even tenor and, above all, ar­
ticulate. W hen it is necessary to 
increase the voice volume, this 
should be done with due regard to

the evenness of tone and the dis­
tinctness of articulation; to those 
who can receive only that which is 
ministeringly brought to them, to 
whom the once-accustomed volume 
of the sound of life has become pit­
iably diminished, let us bring in gen­
tle mien, carefully, patiently, the 
best that we have to offer.

Reynolds F lexib le Asphalt Shingles
HAVE E N D O R S E M E N T  OF LE A D IN G  A R C H IT E C T S

Reynolds Slate Shingles Alter Five Years Wear Woed Shingles After Five Years Wear

Beware of Imitations. Ask for Sample and Booklet.
Write us for Agency Proposition. Distributing Agents at

Detroit Kalamazoo
Saginaw Battle Creek.
Lansing Flint
Jackson Toledo

Columbus Youngstown Utica Milwaukee
Cleveland Buffalo Scranton St. Paul
Cincinnati Rochester Boston Lincoln. Neb.
Dayton Syracuse Worcester Chicago

And NEW YORK CITY

H. M. REYNOLDS ASPHALT SHINGLE CO.
Original Manufacturer, GRAND RAPIDS, MICH.

Iniöur Quest of tfic Best
Buy

Beans
They are Best

lust That!
TfieVilliams Bros. Co.

S I Z E S  of Detroit A U *
GROCERS
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Grand Council of Michigan U. C. T . 
G rand  C ounselor—E . A. W elch , K a la -

mazoo.
P a s t  G rand  C ounselor—Jo h n  Q. A dam s, 

B3.tt.l6 C reek.
G rand  J u n io r  C ounselor—M. S. B row n, 

S ag inaw .
G rand  S e c re ta ry —F red  C. R ich ter , 

T rav e rse  C ity.
G rand  T re a s u re r—H e n ry  E . P e rry , D e­

tro it. _
G rand  C onducto r—W . S. L aw ton ,

G rand  R apids. „  , „
G rand  P ag e—F. J  M outier, D e tro it.
G rand  S en tine l—Jo h n  A. H ach , J r .,  

C o ldw ater.
G rand  C h ap lain—T. J . H an lon , J a c k -

son.
G rand  E x ecu tiv e  C om m ittee—Jo h n  D. 

M artin , G rand  R ap id s; A ngus G. M c- 
E aehron . D e tro it; J a m e s  E . B u rtle ss , 
M arq u e tte ; L . P . T hom pk ins, J ac k so n  

N ex t G rand  C ouncil M eeting—Saginaw , 
J u n e  12 an d  13.

Michigan Knights of the Grip*
P re s id e n t—F ra n k  L . D ay, Jack so n .
S e c re ta ry  and  T re a s u re r—W m . J . D ev- 

e reaux . P o r t H uron.
D irec to rs—H. P. G oppelt. S ag in aw ; J. 

Q. A dam s, B a ttle  C reek ; Jo h n  D. M ar­
tin , G rand  R apids.

N ex t M eeting—G rand  R apids, D ecem ­
ber 26 a n d  27.

Michigan Division, T . P. A. 
P re s id e n t—F red  H . Locke.
F ir s t  V ic e -P re s id en t—C. M. E m erson . 
S'eeond V ic e -P re s id en t—H. C. C ornelius. 
S e c re ta ry  an d  T re a s u re r—Clyde E . 

B row n. _  „
B oard  of D irec to rs—Clias. E . Y ork, L. 

C L eav en w o rth , W . E . C row ell, L. P . 
H adden . A. B. A llport, D. G. M cL aren , 
J . W . P u tn a m .

Wafted Down From Grand Traverse 
Bay.

Traverse City Dec. 1—Traverse 
City Council entertained the trav­
eling men and their families at 
a 6 o’clock dinner last Saturday 
evening, followed by an entertaining 
and instructive programme. T oast­
master Wm. E. Bennett, in his usual­
ly clever manner, introduced the 
speakers of the evening and, as usual, 
made a hit with his pointed remarks. 
W. G. W yman had the subject of 
fraternity. Frank Wilson, sociability, 
and E. C. Knowlton the insurance 
feature. Each subject was handled 
cleverly and all gave an excellent idea 
of th e” true purpose of the U. C. T. 
as an order. The musical programme 
was particularly good. W illard Fred­
erick, son of brother Frank Frederick, 
favored us with a piano solo. Brother 
O tto Powers, whose vocal solos are 
always pleasing, was particularly 
good in rendering his selection and 
responded to encores. Rev. Slade 
made the hit of the evening, both by 
his well rendered vocal solo, his part 
in the duet with Mr. Powers and his 
cheerful response to the many en­
cores. After the regular programme 
our Council orchestra, under the able 
leadership of brother Prof. Herman
C. Hoffman, formerly of Milwaukee, 
Wis., rendered several selections and 
dancing was enjoyed by all during 
the remainder of the evening. Much 
credit must be given the orchestra 
for the excellent programme render­
ed. Considerable credit is due W illard 
Frederick and Mrs. O tto Powers for 
their assistance in the orchestra. The 
untiring Herm an Hoffman was al­
ways on the job and we wish we 
had more Hermans, likewise Bill Ben- 
nets. The dining room was prettily 
decorated with potted plants and 150 
people sat down to the sumptuous 
spread which had been prepared. The 
tables were presided over by our 
ladies’ committee and due credit must 
be given them for the very palatable

dinner. The u tter lack of confusion 
in serving added much to the suc­
cess. Grand Secretary Richter as­
sisted in the programme and in the 
entertainment. (Ish Ka Bibble.) Our 
many guests declared they had one 
of the most sociable times of their 
lives. Although search was made for 
the orator, Frank W ilson, who dis­
coursed so eloquently on sociabili­
ty. it was found that he had disap­
peared, but had told some of the 
members “Don’t do as I do, but do 
as I say.” Traverse City Council 
once more goes down on record as 
pulling off a successful event.

On behalf of the Council we wish 
to assure brother B. J. Reynolds that, 
although he wears fancy vests, the 
toastm aster overstepped the liberties 
allowed even a brother-in-law when 
he reffered to him in connection with 
Jacob, the Israelite, who had the coat 
of many colors and. incidentally, was 
the founder of the first insurance 
company.

Rebus: W hy does a man in a dry 
town whose name is synonymous with 
potato take the morning train out of 
Frankfort en route to Peacock and 
leave his personal grip?

John Neilan, of Cadillac, now cov­
ers this territory for the Union Match 
Co., of Chicago. Best of wishes, 
John.

Fred. Bennett and Chris Taylor, of 
East Jordan, did their Christmas 
shopping in our city last Saturday. 
Manager Taylor conducts the Taylor 
Inn and is well known to the boys. 
Well, Fred is pretty well known by 
the way.

A. E. Ford is teething. We say 
teething with the permission of Sunny 
Jim.

Some of our members seem to 
think that when the Supreme Council 
meets in California in 1915 that the 
entire expense will be borne by the 
Supreme Council, but far be it from 
such, for this meeting will not cost 
the order any more than if the m eet­
ing were held in Columbus, for one- 
third of this expense will be borne 
by the Supreme Council which would 
be the same amount that the m eet­
ing at Columbus would cost. One- 
third will be paid by the W estern 
jurisdictions and the other third will 
be paid by the representatives who 
attend the meeting.

Sam Taylor, our weather prophet, 
still predicts an open winter. Look­
ing back over his records for forty 
3rears or more, Sam says that M other 
Nature has but twice been as fickle 
as this season. Indications for a se­
vere winter, says Sam, are as follows: 
a plentiful crop of nuts, heavy fur on 
animals, ants building their homes 
underground, bones of goose heavier 
and thicker and muskrat houses high­
er. Sam sells flour for H., L. & Co.

W hile Paul Heinzelman sells sta­
tionery for the Grand Rapids Paper 
Co., Paul says you must keep on the 
move.

Jim Shaughenessy, the only hard­
ware salesman who raises and lowers 
his own salary—as Jim is one of the 
big noises of the Michigan Hardware 
Co.—is about to have rabbits painted 
on his head, for Jim says that they 
are sometimes called hares. Better 
wait until the hunting season closes.

Only one more week and L. D. 
Miller, representative for Edson, 
Moore & Co., of Detroit, will send in 
his dollar subscription for the T rades­

man for Lew was seen doing his 
washing one day this week.

Mr. and Mrs. B. J. Reynolds report 
a pleasant Thanksgiving at Dublin, 
where they spent it among friends 
and relatives.

W. J. W yman says that while love 
may be blind, it certainly is a good 
eye opener.

Can Editor E. A. Stowe give any 
good reason why the U. C. T. con­
vention, which will be held June 12 
and 13 at Saginaw is not listed under 
the heading Coming Conventions to 
he held in Michigan? W e realize, 
brother Stowe, tha t this is only an 
oversight.

W e note by the State press that 
brother Jam es F. Hammel, member of 
Auto City Council, Lansing, has been 
appointed hotel inspector, and we

JA M E S  F. H A M M E L L ,
The N ew ly-Appointed Hotel Inspector.

herewith present his likeness so that 
when “Jim ”—as he is better known— 
opens the front door, the landlord 
will immediately discard the roller 
towels. Jim Hammell has been an 
active worker in more lines than one 
and has a broad acquaintance in the 
State and his many friends know he 
will do the right thing. Besides hold­
ing this position, he is chief clerk of 
the office of the State Labor Com­
missioner. Best of wishes.

If any one thinks saving tobacco 
coupons is not a good investment, 
kindly take a peak at* the overcoat 
Kent C. Buttars is wearing. For full 
particulars I would refer you to him.

Isadore Jacobs says if Noah was a 
consistent Jew, why did he take Ham 
into the ark?

M. Carroll, our genial P. M. ticket 
agent, and his better half did not a t­
tend our Thanksgiving party owing to 
some misunderstanding. Well, Mike, 
you sure missed a good time.

Traverse City Council has declared 
war and we expect to have one grand 
rally January 13, as will be seen under 
the item of W ar News elsewhere in 
this issue.

Get busy and enlist in the Grand 
Commercial Army.

Three weeks until Christmas.
Fred C. Richter.

Coldwater Council Holds Its Annual 
Banquet.

The United Commercial Travelers 
banquet and ball held at Maccabee 
hall Saturday evenig was a decided 
success and in keeping with the re­
sults usually attained when the trav­
eling fraternity undertake to do any­
thing.

Invocation was offered by Coun­
selor G. O. Gallap, after which over 
one hundred members and guests sat 
down to an elegant renast. The 
credit for this banquet is entirely due 
to the ladies’ committees, of which 
Mrs. F. W. Lobdell and Mrs. A. E. 
Pearce were chairmen.

The tPastm aster then introduced 
E. A. W elch, of Kalamozoo, Grand

Counselor of Michigan, who in the 
course of his rem arks paid a splendid 
tribute to our city, as well as, to our 
respected citizens, Milo D. Campbell 
and John A. H|ach, Jr., in which the 
guests were left to draw their own 
conclusions.

Mr. Welch stated that when he 
left home he knew he was going to 
Milo Campbell’s town, but on his ar­
rival he was alm ost forced to con­
clude that he had arrived in John 
A. H ach’s town.

This beautiful tribute to these two 
gentlemen was responded to by Mr. 
Campbell with his usual wit and hu­
mor, bringing forth great applause.

At this point, the only incident that 
marred the full purpose of the oc­
casion was announced by Counselor 
Pearce in his regret that the presenta­
tion on the token of esteem in honor 
of the election of Brother Hach to 
the Grand Council would be defer­
red until a later date owing to be­
lated shipments. To this Mr. Hach 
responded with an original toast en­
titled, “My Duty” as follows: In the 
past has been a pleasure. In  the fu­
ture I shall treasure. And do the best 
I can, To bring about all pressure; 
To see that you get full measure, 
Of all that is due you, as a traveling 
man.”

H arry  J. Neely, of Spokane, then 
presented two boxes of beautiful fruit 
from his own orchard at Sunset 
Ranch, near Spokane. Mr. Neely’s 
reference to the possibilities of the 
N orthw estern country was listened 
to with intense interest, at the con­
clusion of which the ladies and mem­
bers of the Council tendered him 
their appreciation for his beautiful and 
appropriate donation, which proved 
to be not only in evidence, but very 
much in demand.

After the delivery of the Ray of 
Hope lecture by Senior Counselor 
Pray, the banquet hall and lodge room 
was converted into a dance hall and 
a programme of sixteen numbers was 
enjoyed by young and old until the 
midnight hour.

Upon his arrival in the city, Grand • 
Counselor Welch was met by a com­
mittee and escorted to the lodge room 
where he highly complimented the 
local members on their steady growth 
in membership and the spirit evi­
denced in their work. He also paid 
a glowing tribute to Mr. Hach as the 
founder of the local Council, which 
is one of the youngest in the State, 
as well as located in one of thes small­
est cities in the grand jurisdiction, 
Mr. Hach being elected to the Grand 
Council at Grand Rapids last June 
in annreciation of the work here.

Traverse City Council Has Declared 
War.

Traverse City, Dec. 1—The mem­
bers of Traverse City Council No. 
361 have declared war and with Cap­
tain Wm. F. Murphy and Captain 
H arry  Hurley with their volunteers 
on the firing line, we are about to dis­
charge the first volley of U. C. T. 
ammunition and try  and capture as 
many worthy, eligible traveling sales­
men as possible from the battle field.

W e have all promised when we 
joined the order of United Commer­
cial Travelers of America that we 
would do all we could to advance 
the interests of our order, and now 
brother its up to you to make good.

We have the only secret order of 
commercial travelers in the world and 
the only one that maintains the widow 
and orphans’ features. In addition 
to these strong features, you are en­
titled for total loss of time by acci­
dent $25 per week, for partial loss 
of time by accident $10 per week, for 
the accidental loss of both eyes $10,- 
000, loss of both hands $10,000, loss of

HOTEL CODY
EU R O PE A N

GRAND RAPIDS, MICH. 
Best Beds That Money Can Buy
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both feet $10,000, loss of one hand 
and one foot $2,500, loss of one hand 
$1,250, loss of one foot $1,250 and 
loss of one eye $1,000. In case of 
death by accident the order pays $6,- 
300. All the above benefits for a 
cost not to exceed $13 per year.

Now, brother, we have explained 
the benefits of our order and it is 
your duty to ask a traveler to join 
and have him share in our benefits, as 
we are giving him protection at ac­
tual cost, and at the same time you 
are helping the order that helps you.

W ith assessment No. 119 you re­
ceived an enlistment blank as volun­
teer in the Grand Commercial Army, 
and if for any reason you have not 
filled same out and sent it in, we can 
gladly supply you with another.

O ur Secretary has plenty of reg­
ular application blanks on hand and 
would appreciate if you would lend 
your assistance and secure as many 
applications as possible for the one 
big meeting, Saturday evening, Jan­
uary 31, 1914.

Remember, you are either a mem­
ber of company “M” or “H ” and it 
is up to you if your company wins. 
They would at least appreciate your 
support. Fred C. Richter, Major.

Cogent Criticisms From Michigan’s 
Metropolis.

Detroit, Dec. 1—Learn one thing 
each week about D etroit: There are 
thirty-six brass and iron foundries 
in Detroit.

Ignatius M cllhargey, the Merrill 
merchant, informs us that he has a 
horse for sale. He says he wants 
$100 for the horse, but will take $50. 
If he cannot get $50, he will take $10. 
However, if the ten is too much, Mac 
says he will thank the man, woman, 
child or shep dog that will lead it 
away. Maybe Mac will throw in one 
of his recently purchased wedding 
Havanas in the bargain.

To show the respect out-of-town pa­
pers have for our own little Trades­
man, two different D etroit publica­
tions quoted from it last week. An 
honest publication is not w ithout hon­
or save in Grand Rapids.

H ere's one stamped D etroit: “You 
might mention in Detonations that 
Michigan’s greatest guesser has been 
discovered in the person Frank Buck­
ingham, member of the firm of G. W. 
Buckingham & Co., of Flint. Frank 
never failed to guess on the winners 
of the football contests of the season. 
E. W. P. S. I forgot to state he 
guessed wrong.

A nother one of D etroit’s infant job­
bing houses that shows much promise 
is FI. Brilling & Co., jobbers of hand­
kerchiefs, notions and fancy goods. 
This firm was organized about a year 
ago with H arry Brilling, one of the 
best known traveling men in D etroit 
and the Upper Peninsula, which terri­
tory he covered for thirty years for 
A. Krolik & Co. S tarting in on a 
conservative scale, Mr. Brilling, as 
the needs of the trade were realized, 
gradually added to the various lines 
until to-day he has as complete and 
well appointed a stock as will be 
found anywhere. H arry  Brilling’s 
hosts of friends will rejoice in his 
success, which comes to one who is 
deserving, after years of hard work 
and conscientious effort.

Cousin Dorothy writes from the U. 
P. to tell us that said U. P. is safer 
than Mexico. Well, maybe it is, but 
either one is what Sherman said 
about war, as compared to Detroit.

Ralph Lichtenauer, the Kady Kid 
of Grand Rapids, is “cleaning up” 
the suspender business in D etroit this 
week. “Jiminy crickets,’1 said Ralph, 
“every time I come to D etroit it 
seems to be two or three miles larg­
er.” And Ralph gets to town every 
thirty days, too.

Next Saturday night, Dec. 6, De­
troit Council No. 9, will give one of 
its monthly dancing parties which will 
be the last before the holidays. All 
U. C. T . members are cordially in­
vited, as well as friends recommend­

ed by members. As this will be the 
last party of the year, special efforts 
will be made to make it the greatest 
yet held. To the Detonation’s way 
of thinking, if the party is as good as 
those which preceded it, everyone will 
get value received for his money.

Our idea of the height of wit (?) 
is for some one to make fun of an­
other’s religion.

E. B. Stebbins, furniture manufac­
turer of Sturgis, says that at the 
price of eggs, no woman should feel 
insulted by being called an old hen.

We are sure, however, that if the 
average husband called the average 
wife an old hen she would be sure 
to lay for him.

Happy Mike Krohn, dry goods 
m erchant of Edmore, evidently does 
not believe in knocking. Mike comes 
forward with this apt aphorism: “A 
mud slinger never has clean hands.”

Is it any wonder that some of the 
boys cuss all the railroads in the 
Universe? All roads certainly have 
their off days. One week ago to-day, 
Pere M arquette train No. 23, leaving 
Grand Ledge at 4:20, waited on a 
switch less than a mile out of Lyons 
for over thirty minutes for No. 26 to 
pass. As we understand it, train No. 
26 waited about thirty minutes at 
Ionia for No. 23 to pass. The dis­
tance from Lyons to Ionia is about 
five miles. W hy a train should wait 
thirty-five minutes within one mile of 
a regular station stop is too much for 
us to comprehend. Looks very much 
like poor calculation on the part of 
the train dispatcher. The Pere M ar­
quette is not alone, however, and we 
wish to state at this time that no road 
in the State at the present time is 
giving better service on the average. 
The Pere M arquette is the only road 
in Michigan that is willing at all 
times to assist the traveling man, 
credit for which is largely due to 
General Passenger Agent Woolfenden 
and Neil DeYoung, D istrict Passen­
ger Agent of Grand Rapids district.

Regarding our weekly compaign of 
education, we would like to see all 
the correspondents do the same for 
their respective localities. The idea 
is by no means original with us, it 
being carried on by D etroit news­
papers. So if Gabby Gleanings will 
do likewise, he can rest assured that 
he is not “stealing our thunder.”

At any rate, we are highly gratified 
to know that we had something that 
someone thought it worth while to 
steal.

S. T. McCornac, who helps direct 
the directors of Edson, Moore & Co 
week days and deacons in a local 
church on Sundays, says he got a 
glimpse of the sun last Monday. Of 
course, Uncle Sam, being a deacon, 
we will not doubt his w o rd ^ n o t in 
print.

At the present rate of Italian m ur­
ders in Detroit, we are commencing 
to wonder what will happen when 
there is only one dago left.

Never put off your Christmas shop­
ping for to-morrow if you can do it 
to-day. In other words, never put off 
your Christmas shopping for to-m or­
row if your credit is good to-day.

Christmas shopping and high priced 
eggs are always good subjects for 
December space fillers.

Fred W oolfenden, formerly in the 
real estate business, has accepted a 
position with Burnham, Stoepel & 
Co. Mr. W oolfenden is connected 
with the glove and sweater depart­
ment and will carry that line on the 
road in the regular seasons. Fred is 
not new to the dry goods jobbing 
business, having been connected with 
a local jobbing house a few years ago, 
during which time he made many 
friends among the trade in different 
parts of the State.

A rthur Davenport, member of the 
firm known as the Belle Isle Garment 
Co., and an old time grip grabber, 
says that the tw entieth century idea 
of the Golden Rule is an “S” with a 
couple of vertical lines drawn through

it. A rthur is a member of Traverse 
City Council, which he joined when a 
resident of that hustling little city, 
but he intends transferring to Detroit 
Council, No. 9, in the near future. We 
cannot imagine where No. 9 could 
find a more welcome acquisition.

We have been scrutinizing the pa­
pers closely, but as yet have seen no 
accounts where Pete Boter, John Van 
Totenhove and “Issy” Altman, of 
Holland, have been gathered in by 
the village marshal—iand some one 
in that desperate crowd is getting 
free coffee every day.

Alpena, Dec. 1—I read your kind 
mention of me in last week’s issue 
with great pleasure. As you men­
tioned particularly that I have 
brought in many applications, I shall 
do what I can to merit those splendid 
words and, if all goes as well as I 
anticipate, I hope to increase the 
number of applications to ONE.

Sid F. Pungs.
A man might drink like a fish, but 

very seldom when he does is it the 
same stuff.

There is much talk around the State 
about the vast number of unemployed 
in Detroit. W ithin the fifteen mile 
zone the amount is 10,000 men, while 
every fifty miles 10,000 or so more 
are added to the list. By the time 
the Upper Peninsula is reached the 
grand total is way up in five figures. 
Truth of the m atter is, a few auto­
mobile factories are taking inventory 
and getting their machinery in shape, 
something which occurs every year. 
Even at that, several auto factories 
are running full force. It is the old 
story of the calamity howlers grasp­
ing at every argum ent like a drown­
ing man to a chip.

No man ever gets too lazy to work 
his friends.

At the next meeting of Cadillac 
Council, No. 143, which will be held 
in its hall at 111 Congress street, E., 
on Saturday night, Dec. 13, all mem­
bers of Council No. 9 are urgently re ­
quested to attend. At this time the 
Councils w ill.talk  over the prospects 
of another D etroit man being ap­
pointed to fill the chair of Grand 
Treasurer, left vacant by the death of 
Henry E. Perry; also resolutions on 
his death will be presented at the 
meeting. Grand Counselor E. A. 
Welch, of Kalamazoo, will be pres­
ent and will speak to the members. 
Remember, Saturday, Dec. 13 means 
a meeting for members of both 
Councils.

In nearly every state where a grand 
secretary gives efficient service, he is 
retained in the office as long as the 
efficiency lasts and he is willing to 
serve. In many of the states the 
grand secretaries serve in office from 
seven to ten years—and for a com­
pensation much larger than that 
which is awarded the Grand Secre­
tary of Michigan.

It was our pleasure to meet the 
editor of Gabbby Gleanings last week 
and from the garb he wore he looked 
the typical newspaer man—he was a t­
tending the hard times dance given 
by good old 131.

W omen—A being to run away from 
or with, as the case may be. Elbertus 
Hubbard—From Gabby Gleanings, 
Nov. 26.

Elbertus may be right, but the way 
we view the question is this: Women 
—Beings to run over or be run over, 
as the case may be.

Bang! Goes another flat iron.
Frank W ashatka, of the Rye & 

W ashatka department store, Luding- 
ton, writes as follows, mailed in a 
sealed envelope: “W om an’s suffrage 
may be all right, as is generally 
claimed, but can you tell me what 
chance a homely candidate like Dean 
Thomson would have if women could 
vote?” The only chance Dean Thomp­
son would have, Frank, would be to 
give away 1,000 trading stamps for 
every vote.

Pankhurst returned home with 
$20,000. Just think what a lot of

dynamite, matches and acid that 
amount of money will buy!

W. O. Chase, who conducts a ladies’ 
and men's furnishing goods store at 
259 Flolden street, has added a line 
of piece goods to his stock. Mr. 
Chase recently moved into his pres­
ent location and has been gradually 
adding new lines. It is his intention 
to eventually exand into an up-to-date 
departm ent store.

Owing to the continued poor 
weather, it is now up to the calamity 
howlers to loudly cuss President W il­
son’s administration.

T hat the live ones are not all dead 
is evidenced by the rapid growth of 
Regner & Graef, men’s furnishing 
goods dealers. About five years ago, 
these two young men, one a clerk in 
a local store, while one was inter­
ested in the automobile industry, 
started in a very small way in a small 
store on Gratiot avenue. Through 
good business acumen and their own 
personal popularity, the business grew 
until to-day these young men own 
four stores located in different parts 
of the city and the name of Regner 
& Graef is becoming as familiar as 
that of any of the large city stores.

Sam Rosenberg has opened a men’s 
furnishing and shoe store at 1171 
Mack avenue.

E. G. Kenneth has oened a ladies’ 
and men’s ready-to-wear store at 819 
Grand River avenue.

Tt is an ill wind that blows no 
good As long as the mild weather 
continues we can laugh at the coal 
man.

Abram Shook. Coral merchant, has 
been appointed Deputy U. S. Marshal 
by Marshal Nick W helan, of Holland, 
and has gone to Kansas City to bring 
back some Federal prisoners from 
that place. “W ell,” says Abe, “it 
isn’t any worse being deputy than 
it is to go deer hunting.”

Sam Blumenthal, well known to the 
inhabitants in and about Standish, 
where he conducted a general store 
for a number of years, has cast his 
lot with the citizens of our city. Sam 
has opened a new and up-to-date 
men’s clothing and furnishing goods 
store at 2971-2972 W oodward avenue, 
near the Ford factory. Welcome to 
our village, Sam-u-el!

Gaby Deslvs is in Detroit this 
week. Evelyn Nesbit Thaw was here 
last week, both playing to crowded 
houses. However, the opera house 
holds but 2,000 people, while the pop­
ulation of D etroit is nearly 750,000, 
so the entire city must not be judged 
by those who attended the “sight­
seeing” performance.

Quite a joke to do your Christmas 
shopping carrying a sun parasol. Yes?

Think of poor Santa with the fur 
trimmings. James M. Goldstein.

Recent Hotel Changes.
Thomas Shaw has sold the Hotel 

Shaw, at Onaway, to James Finan. 
The considerations was $10,000.

J. M. Campbell has sold the Dun­
ham House, at St. Ignace. to C. H. 
Stranns. of Newport, Ky. Mr. Camp­
bell has conducted the Dunham blouse 
since 1886.

Why?
Buchanan, Dec. 2—I am writing 

from the H otel Lee, of this place, 
to enquire whv the hotel still uses 
the old rag roller towel which is for­
bidden by law and contrary to every 
rule of sanitation and decency? 
Otherwise, the Lee is a fair hotel.

H. L. Alschuler.

A. F. Rockwell (Brown & Sehler 
Co.) is putting in the week with his 
Ohio trade.

Hell is full of fellows who fell— 
those who got up again dwell in 
Heaven.
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Michigan Board of Pharmacy. 
P re s id e n t—W ill E . Collins, Owosso. 
S e c re ta ry —E. T. Boden, B ay  C ity. 
T re a s u re r—E. E. F au lk n e r, D elton. 
O th e r M em bers—Jo h n  J . C am pbell, 

P igeon ; C has. S. K oon, M uskegon.
G rand  R apids M eeting—N ovem ber 18, 

19 an d  20.

Michigan State Pharmaceutical Associa­
tion.

P re s id e n t—D. G. Look, Lowell. 
V ice -P re s id en ts—E. E . M iller, T rav e rse  

C ity ; C. A. W eaver, D etro it.
S e c re ta ry —Von W . F u rn iss , N ashv ille . 
T re a s u re r—E d. V arnum , Jonesv ille . 
E x ecu tiv e  C om m ittee—D. D. A lton, 

F rem o n t; E d. W . A ustin , M idland; C. 
S. Koon, M uskegon; R. W . C ochrane, 
K a lam azoo ; J a m e s  R obinson, L an s in g ; 
G ra n t S tevens, D etro it.

Michigan Pharmaceutical Travelers ’ A s­
sociation.

P re s id e n t—Geo. H . H a lp in , D e tro it. 
S e c re ta ry -T re a s u re r—W . S. L aw ton ,

G rand  R apids.

Grand Rapids Drug Club 
P re s id e n t—W m . C. K irchgessne r. 
V ice -P re s id en t—E. D. D e L a  M ater. 
S e c re ta ry  a n d  T re a s u re r—W m . H . 

T ibbs.
E x ecu tiv e  C om m ittee—W m . Quigley. 

C h airm an ; H e n ry  R iechel, T h ero n  F orbes.

Inside Truths About Drug Store 
Windows.

One of the strongest business cre­
ating methods of  to-day is W indow 
Public,ity, and it is just as im portant 
to the success of an establishment as 
drugs are to the curing of the sick.

The progressiveness, cleanliness, 
completeness of your stock—in fact, 
everything pertaining to your store, is 
judged by your store front.

Enough stress can not be laid on 
the fact that to keep your window 
displays up to the second, to keep 
them clean, well lighted and properly 
trimmed, is three-fourths of the bat­
tle toward success.

You, Mr. Druggist, wouldn’t walk 
the street, or stand in front of your 
store, with your shirt front soiled, 
your clothes full of grease spots, your 
hands and face dirty, your hair un­
combed! Yet I have seen the own­
ers of drug stores, who were spot­
lessly clean personally, have a much 
neglected store front.

Remember, you are judged by how 
your store looks. No m atter how 
pure your drugs are, no m atter how 
honest your policy is, there is nothing 
that will keep your trade like clean, 
up-to-date window displays, and a 
neat, clean interior. But if you want 
to drive your trade away quickly, 
neglect your show window, neglect 
your store, and presto! Away your 
customers go to our competitor, who 
is wise enough to realize the value 
of his display windows, for you know 
as well as I do, that Purity and Filth 
never go hand in hand.

The druggist of to-day is realizing 
the fact that it is a hard climb up 
hill, if he has to depend upon his 
patent medicines and prescriptions 
for success, so mostly all druggists 
of to-day carry side lines, from souve­
nir postals to bric-a-brac.

The drug stores of my childhood 
were far different from those of now­
adays. Twenty-five years ago two 
or three jars of colored water, which 
were lighted up at night from behind, 
constructed a window display; to-day 
these methods are useless.

Rents were cheap then, but the 
modern landlord knows the value of 
your store front and rates your rent 
accordingly; so if you, Mr. Druggist, 
don't know enough to get a good re­
turn for this expenditure each month, 
you ought to wake up to the fact that 
you are neglecting the best result­
bringing opportunity, both directly 
and indirectly, you have. Unless you 
do wake up, the sooner you close up 
and quit the less you will be the loser 
in the end.

In making a window display, you 
must take three things into consider­
ation, namely, Psychology—Judgm ent 
—‘Common Sense.

The most im portant is psychology. 
The trim mer must consider to whom 
the merchandise to be displayed will 
appeal; then act accordingly.

Don’t display high-grade m erchan­
dise, which is used by the better class 
of trade, without giving a touch of 
refinement to the display. Show all 
the taste you can and make the ar­
rangement as artistic as possible. 
Don’t use large gingerbread signs, 
that look like circus posters—make 
the display a creme de la creme affair 
and don’t crowd too much merchan­
dise into it.

On the other hand, if the goods 
you wish to display are meant to sell 
to the cheaper classes why do just 
the opposite, for the only way to 
draw their attention is in a sensa­
tional way—plenty of merchandise in 
the window—you can’t get it too 
crowded; large signs—in fact, any 
little scheme to draw the attention.

Now, add a little judgm ent to  your 
work. Before you make a display, 
study your material, and see if you 
can't get some idea that can be used 
as an attraction.

For example, you desire to display 
perfume and toilet water in fancy 
packages; a few artifical flowers that 
match the names of the odors, bor­
rowed from the milliner next door, 
i. e., lilies of the valley for the valley 
extract, a bunch of American Beau­
ties for the odor of rose, a few violets 
for the violet, etc., besides a little 
ribbon draped here and there, and 
your display is a hit.

In  making a display of bandages 
the use of dolls comes in handy; one 
as a patient, another as a doctor and 
a third as a nurse. A little white 
wall paper stretched on frames, a toy 
bed, and your display is done. It

takes judgm ent to  find these little 
points.

I t  is common sense to know that to 
display talcum powder at Christmas 
time and say that it prevents sunburn 
isn’t proper. Common sense isn’t look­
ing to display merchandise without 
showing the price tickets. Common 
sense isn’t looking to display some a t­
traction foreign to the merchandise dis­
played, which detracts from goods you 
wish to draw attention to. There are 
a hundred little details tha t the use 
of a little common sense would over­
come, but space is limited.

Change your displays often, but to 
do so more than once a week is detri­
mental.

Always use the displays that the 
manufacturers send you, for the fol­
lowing four reasons: ,

F irst: They are at all times a t­
tractive.

Second: Being attractive, they 
will help sell the merchandise they 
advertise.

Third: They are inexpensive to 
you.

Fourth: So co-operating with the 
National advertiser, you are giving 
your store the best advertising it can 
get.

Printed publicity and display pub­
licity are links in the chain of present- 
day commercialism, and to weaken 
these links is to weaken the entire 
chain.

Be original, but don’t neglect de­
tails.

Be particular in displaying m er­
chandise; a finger mark here, or a 
dirt spot there, kills the good points 
of your efforts.

Don’t cover your windows with 
cigar, cigarette and theatrical posters* 
If the space is w orth something to 
the tobacco and show people, it is 
worth much more to you.

Just a little time and thought spent 
each week in planning your displays, 
will make your window your best 
salesman—neglect them, and they 
become your w orst enemy. They 
will send your trade to the man that 
knows window publicity pays.

Be careful to speak the truth 
through your window displays to the 
passerby, just as you would be careful 
to speak truthfully in person, and 
if you are wide awake, courteous to 
your patrons, treat your help right, 
you are bound to be successful.

Samuel Friedman.

Clippings From  the Spiral Center 
Bugle.

Wm. W iggle says that if a fellow 
can write poetry he needn’t worry 
about the future so long as the coun­
ty maintains poor houses.

Mrs. Ben Bewick, joined the church 
and she says it is never too late to 
mend. Mrs. Bewick ought to know. 
She has fourteen children to sew for.

Unhappy be the head that wears a 
crown—especially if it were put on 
by the Spiral Center dentist.

Jess Simmons has to get up at 4 
o’clock every morning and he sets 
the alarm clock to wake him up, but 
he always had trouble finding the 
clock to shut it off because it is dark 
so early, and the clock is a regular 
ventriloquist. H e has overcome the

little difficulty, however. He lays a 
piece of limburger cheese on the 
clock and he has no trouble locating 
it now.

The ladies will give a swap party at 
Squire Stoepel’s house next Friday 
night. Everybody will bring some­
thing they don’t need to swap. The 
ladies will bring their husbands.

One of our deacons is trying to 
follow out the teachings of the Bible 
to the letter. The Bible says to love 
thy neighbor as thyself and, judging 
by the attention he pays to the 
widow next door, he works the com­
mandment overtime. We are not 
mentioning any names, but the deacon 
runs the creamery.

Bug Brevitz got paid last Tuesday 
and come to town to celebrate. He 
was making the money go so fast 
that Constable Nye Allen arrested him 
for exceeding the speed limit.

Owing to the discussion of the 
Mexican situation, our genial store 
keeper, Even Klaffke, announces he 
is obliged to place the cracker barrel 
and prune box under the counter.

O ur postmistress, Mrs. W atson, 
and Miss Daisy Duncan nearly came 
to blows the other day. Daisy wrote 
her fellow a postcard and the post­
m istress told her it was a dernation 
lie.

Our willing undertaker, Gay Gillis, 
is carrying around a grouch these 
days. He says this nice w eather is 
hurting his business.

Alonzo Smith, our pleasant painter, 
decorator, embalmer, dealer in flour 
and feed and justice of the peace, 
says he’s lived in a dry county so 
long that he's almost forgotten how 
to drink out of a glass.

Lawyer Tighthold spent 5 cents 
for a cigar last week and there was 
some talk of calling in the insanity 
experts to see if he hadn’t gone crazy.
• A new family moved to town and 
now Joe Berard wears a smile that 
reaches clean around his countenance* 
Joe needed a new suit of clothes, but 
before the new family came, his wife 
was doing only enough washings to 
pay running expenses.

If the old saying, “Fools and their 
money soon parted,” is true, then 
about 99]/2 per cent, of the people in 
Spiral Center are fools, these high 
cost of living days.

Owing to the poor eyesight of 
deacon Lazarus Stokes, the minister 
of the church at Spiral Center has 
appointed John Spindlehut to pass 
the contribution plate.

Frank Ratigen went deer hunting 
last week Tuesday. He leaves his 
widow $1,000 insurance.

Even Klaffke has cleaned out the 
spit boxes and refilled them with new 
sawdust preparatory to the cold 
weather. He also had Daniel Zant 
chop the tobacco off the stove.

Jam es M. Goldstein.

H adn’t  Changed It.
“Miss Antique is very different 

from most girls. She told me to-day 
that she is tw enty-three years old.”

“Yes, she always has been different. 
She told me exactly the same thing 
ten years ago!”

No man is down and out until he 
has lost faith in himself.
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WHOLESALE DRUG PRICE CURRENT
Acids

M r

A cetic ................... 6 @ 8
B oric  ................... 10 @ 15
C arbolic  ............... 19 @ 23
C itric  ................... 61 @ 68
M u ria tic  ............... 1%@ 5
N itr ic  ..................... 5%@ 10
O xalic  ................... 13 @ 16
S u lphuric  ............. 1%@ 5
T a r t a r i c ............... 38 @ 45

Amm onia
W ate r , 26 deg. . . 6%@ 10
W ate r , 18 deg. . . 4%@ 8
W a te r  14 deg . . . . 3%@ 6
C arb o n a te  ........... 13 @ 16
C hloride ............. 12 @ 15

Balsams
C o p a i b a ............. 75@1 00
F ir  (C an ad a ) . . 1 75®2 00
F ir  (O regon) . . ..4 0 ® 50

P e r u ....................... .2 25@2 50
T olu  ..................... 1 00@1 25

B errie s
C ubeb ................... . 65® 75
F ish  ....................... . 15® 20
J u n ip e r  ................., . .  7® 10
P rick ley  A sh  . . . @ 50

Barks
C assia  (o rd in a ry ) 25
C ass ia  (S aigon ) 65® 75
E lm  (pow d. 25c) 25® 30
S a s sa fra s  (pow . 30c) ® 25
Soap C u t (pow d.

2 6 c ....................... 15 @ 20

E xtracts
L icorice  .................  24® 28
L icorice  pow dered  25® 30

F low ers
A rn ica  ...................  18® 25
C ham om ile  (G er.) 25(g) 35 
C ham om ile  (R om .) 40® 50

G um s
A cacia . 1 s t ...........  40® 50
A cacia , 2nd ........... 35® 40
A cacia , 3d ............... 30® 35
A caccia , S o rts  ___  @ 20
A cacia  P o w d ered  35® 40 
A loes (B arb . P o w ) 22® 25 
A loes (C ape P ow ) 20® 25
A loes (Soc. P ow d .) 40® 50
A safo e tid a  ............. 75 @1 00
A safoe tida , Pow d.

P u r e .................  @ 75
U. S. P . Pow d. @1 00

C am p h o r ...............  55® 60
G uaiac  ...................  35® 40
G uaiac , P o w d ered  50® 60
K ino .........................  @ 40
K ino, P o w d ered  . .  @ 4 5
M y rrh  .......................  @ ' 40
M yrrh , P o w d e red  . @ 50
O pium  .................  6 80@7 00
O pium , Pow d. . .  8 75@8 95 
O pium , G ran . . .  8 90@9 10
Shellac  .................  28® 35
Shellac , B leached  30® 35 
T ra g a c a n th  No. 1 1 40® 1 50 
T ra g a c a n th , Pow  76® 85
T u rp en tin e  ........... 10® 15

L eaves
B uchu  ...................  1 85@2 00
B uchu, Pow d. . .  2 00® 2 25
Sage, bu lk  ........... 18® 25
Sage, *4s L oose. 20® 25 
Sage, P o w d e re d .. 25® 30
S enna, A l e x ........... 45® 50
S enna, T in n ........... 15® 20
S enna , T inn , Pow . 20® 25 
U v a  U rs i ..................10® 15

Oils
A lm onds, B itte r ,

t ru e  ...............  6 00®6 50
A lm ond, B itte r ,

a r t i f i c i a l ...........  @1.00
A lm onds, Sw eet,

t ru e  ...............  90® 1 00
A lm ond, Sw eet,

im ita tio n  . . . .  40® 50
A m ber, c ru d e  . . .  25® 30 
A m ber, rec tified  . 40® 50
A nise  ...................  2 25@2 50
B erg am o n t ......... 7 50® 8 00
C a jep u t .................  75® 85
C ass ia  ............... 1 54@1 75
C as to r, bbls. a n d

c an s  ...........  12%@ 15
C ed ar L e a f ...........  @ 85
C itro n e lla  .............  @ 60
C loves ...................  1 50 @1 75
C ocoanu t ............. 20® 25
Cod L i v e r ........... 1 25@1 50
C o tton  Seed . . . .  80® 1 00 
C ro ton  ...................  @1 00

C ubebs ...................  @4 50
E rig e ro n  ...............  @2 50
E u c a ly p tu s  ......... 75® 85
H em lock, p u re  . .  @1 00
J u n ip e r  B errie s  . .  @1 25
J u n ip e r  W ood . .  40® 50
L ard , e x tra  ......... 85@1 00
L ard , No. 1 . . . .  75® 90
L av en d e r F lo w ers  @4 50 
L avender, G arden  85®1 00
L em on ................... 5 50@6 00
L inseed , boiled, bol @ 49
L inseed , b id  le ss  . .53@ 58
L inseed , raw , bbls. @ 48
L inseed , ra w  less  52@ 57
M u sta rd , tru e  . .4  50@6 00 
M usta rd , a r t if i’l 2 75@3 00
N ea ts fo o t ,.......... 80® 85
Olive, p u re  ......... 2 50@3 50
Olive, M alaga,

yellow  ............  1 60@1 75
Olive. M alaga,

g reen  ............. 1 50® l  65
O range , sw e e t . .4  75@5 00 
O rganum , p u re  1 25@1 50 
O riganum , com ’l 50® 75
P en n y ro y a l ..........  2 25® 2 50
P ep p e rm in t . . . .  4 00®4 25 
Rose, p u re  . . .  10 00@18 00 
R o sem ary  F low ers  90@1 00 
Sandalw od , E . I. 6 25@6 50 
S a ssa fra s , tru e  80® 90
S a ssa fra s , a r tif i’l 45@ 50
S p e a rm in t ........... 5 50@6 00
Sperm  ................. 90@1 00
T a n sy  ....................  5 00® 5 50
T a r, U S P  ...........  30® 40
T u rp en tin e , bbls. @53% 
T u rp en tin e , le ss  57® 62 
W in te rg reen , tru e  @5 00 
W in te rg reen , sw ee t

b irch  ........... 2 00@2 25
W in te rg reen . a r t ’l 50@ 60
W orm seed  ........... 3 50®4 00
W orm w ood . . . .  6 00@6 50

P o ta ss iu m
B ica rb o n a te  . . . .  15® 18
B ich ro m a te  . . . .  13® 16
B r o m id e ..................  45® 55
C arb o n ate  ......... 12® 15
C hlora te , x ta l and

pow dered  . . .  12@ 16
C h lo ra te , g ra n u la r  16® 20
C yanide ................. 30® 40
Iodide ....................3 20®3 40
P e rm a n g a n a te  . .  15® 30
P ru ss ia te  yellow  30® 35 
P ru ss ia te , red  . .  50® 60
S u lp h a te  ............... 15® 20

Roots
A lk an et .................  15(2

204Blood, pow dered
C alam us ............... 35® 40
E lecam pane , pwd. 15® 20 
G en tian , pow d. .
G inger, A frican , 

pow dered  . .
G inger, J a m a ic a  
G inger, J am a ic a , 

pow dered  . . . .  
G oldenseal, pow d 6 25@6 50 
ipecac , powd. . .  2 75@3 00
L icorice ...............
L icorice, powd.
O rris, pow dered  
Poke, pow dered
R h u b arb  ...........
R h u b arb , powd.
R osinw eed, powd. 25® 30
S a rsap a rilla , H ond.

g round  ........... @ 50
S a rsa p a r illa  M exican,

g round  ........... 25® 30
Squills ................... 20® 35
S*quills, pow dered  40® 60
T um eric , powd.
V alerian , powd.

12® 16

15® 20 
22® 25

22® 28

14® 16
12® 15
25® 30
20® 25 
75@1 00 
75@1 25

12® 15
25® 30

Seeds
15® 20A nise  ...................

A nise, pow dered
B ird , Is  ...............
C an a ry  ...................
C a raw ay  ............... 12® 18
C ardam on  ......... 1 75®2 00
C elery  ...................  30® 35
C o rian d er ............. 12® 18

22®  2 8®  10 
9® 12

Dili
F ennell ...................
F la x  .......................
F lax , g r o u n d ___
F oenugreek , pow.
H em p .........................
L obelia ...................
M u sta rd , yellow  
M u sta rd , b lack  . .  
M u sta rd , powd.
P oppy  ...................
Q uince ...............
R ap e  .....................

25® 30 
@ 30 

4® 8
4® 8
6®  10

20® 25 
15® 20
75@1 00 

6 10
ouuitum a ...............
Sabad illa , powd. 35@ 45
Sunflow er ........... 6® 8
W orm  A m erican 15@ 20
W orm  L e v a n t . . 40® 50

T in c tu re s
A con ite  ................. @ 75
A loes ....................... (S) 65
A rn ica  ................... @ 60
A sa fo e tid a  ........... @1 00
B elladonna  ........... ® 60
B enzoin  ................. 90
B enzoin Com pound ® 90
B uchu 
C an th a rad le s  . .  .
C apsicum  .............
C ardam on  ...........
C ardam on , Comp.
C atechu  .................
C inchona  ...............
C olchicum  .............
Cubebs ...............

1 00 1 00

D ig ita lis  ...................... @ 60
G en tian  .....................  ® 60
G inger ........................  @ 95
G uaiac  ...................  @1 05
G uaiac  A m m o n .. .  @ 8 0
Iod ine .....................  @1 25
Iodine, C olorless @1 25
Ipecac  .......................... ® 75
Iron, clo.......................  @ 60
K ino ............................  @ 80
M yrrh  ..................... @1 06
N ux V om ica . . . .  @ 70
O p iu m .....................  @2 00
O pium  C am ph. . .  @ 6 5
Opium , D eodorz’d @2 25
R h u b a r b ................. @ 70

P a in ts
L ead, red  d ry  . .  7%@ 1(
L ead, w h ite  d ry  7 % ® 10
L ead, w h ite  oil 7%® 16
O chre, yellow  bbl. 1 ® 1*4
O chre, yellow  le ss  2 ® 5
P u t t y .......................  2%® 5
R ed V en etian  bbl. 1 @ 1%
Red V en e t’n, less 2 ® 5
S h ak er, P rep a re d  1 40@1 60 
V erm illion, E ng. 90® 1 00 
V erm illion, A m er. 15® 20
W hiting , bbl........... 1® 1; .
W h itin g  .....................  2® 5

Insectic ides
A rsen ic  ......................  6® 10
Blue V itro l, bbl. @ 6 %  
Blue V itro l le ss  7@ 10 
B ordeaux  M ix P s t  8® 15
H ellebore , W h ite

pow dered  . . . .  15® 20 
In se c t P o w d e r . .  20® 35
L ead  A rsen a te  . .  8® 16
Lim e & S u lp h u r

Solution , gal. 15® 25
P a r is  G reen  . . .  15%@ 20

M iscellaneous
A cetan a lid  .............  30® 35
A lum  .......................  3® 5
A lum , pow dered  and

g ro u n d  ........... 5® 7
B ism u th , S u b n i­

t r a te  ............. 2 10® 2 25
B o rax  x ta l  o r

pow dered  . . .  6® 12
C a n th a rad ie s  po. 2 25 @2 50
C alom el ............... 1 20@1 30
C apsicum  ................ 20® 25
C arm in e  ...............  @3 50
C ass ia  B uds _____  @ 40
Cloves .................  30® 35
C halk  P rep a re d  . .  6® 8%
C halk  P re c ip ita te d  7® 10
C hloroform  ......... 38® 48
C hloral H y d ra te  1 00® 1 15
C ocaine ...............  4 20@4 50
Cocoa B u tte r  . . . .  50® 60
C orks, lis t, less  70%
C opperas, bb ls..............@
C opperas, less  . . .  2® 5
C opperas, Pow d. 4® 6
C orrosive Sublm . 1 05 @1 10 
C ream  T a r t a r  . . .  30® 35
C u ttlebone  ........... 25® 3oi
D ex trin e  ............... 7® 10
D over’s P o w d er 2 00@2 25 
E m ery , all Nos. 6® 10
E m ery , pow dered  5® 8
E psom  S alts , bbls @ 1% 
E psom  S alts , less  2 %® o
E rg o t ...................  1 50@1 7»
E rg o t, pow dered  1 80@2 00
F lak e  W h ite  ......... 12® 15
F orm ald eh y d e  lb. 10® 15
G am bier ...............  6® 10
G elatine  ................. 35® 45
G lassw are, full cases  80% 
G lassw are, less 70 & 10% 
G lauber S a lts  bbl. @ 1
G lauber S a lts  less 2® 5
Glue, b row n . . . .  11® 15
Glue, b row n  g rd  10® 15
Glue, w h ite  ......... 15® 25
Glue, w h ite  g rd  15® 20
G lycerine ........... 23%® 30
H ops .......................  5o@ 80
Indigo  ...................  85® 1 00
Iod ine ......................4 35®4 60
Iodoform  ............... 5 40@5 60
L ead A ce ta te  . . . .  12® 18
L ycopdium  ......... 55® 65
M ace .......................  80® 90
M ace, pow dered  90 @1 00
M entho l ............. 5 50® 6 00
M ercury  ...................  75® 85
M orphine, all b rd  4 65@4 80
N ux V om ica ___  @ 10
N ux V om ica pow @ 15
P epper, b lack  pow 20@25 
P epper, w h ite  . .  30® 35 
P itch , B urgundy  10® 15
Q u assia  .................  10® 15
Q uinine, all b rd s  ..25@ 36% 
R ochelle S a lts  . . .  23® 30
S acch arin e  ......... 1 50@1 76
S a lt P e te r  ........... 7%@ 12
Seid litz  M ix tu re  . .  20® 25
Soap, g reen  . . . .  15® 20
Soap, m o tt c as tile  10® 15
Soap, w h ite  cas tile

case  . . . .  ___  @6 25
Soap, w h ite  cas tile

less, p e r b a r  @ 68
Soda Ash ............... 1%@ 6
Sv>da B ica rb o n a te  1%@ 6
Soda. Sal ............... 1® 4
S p ir its  C am p h o r . .  @ 7 5
S u lphur roll . . . .  2%@ 6
S u lp h u r Subl.......... 2%@ 5
T a m a rin d s  ........... 10® 15
T a r t a r  E m etic  . .  40® 50
T u rp en tin e  V enice 40® 50
V an illa  E x t. p u re  1 00@1 50 
W itc h  H azel . . . .  0501  00 
Z inc S u lp h a te  . . .  7 0  10

Our Home—Comer Oakes and Commerce

Our holiday line of samples has now been on display about two months 
here in our store in Grand Rapids and yet contains a quantity of desirable 
merchandise for the belated buyer. We always hold ourselves somewhat in 
readiness after November 1st, to take care of those who could not be with 
us earlier in the season. This line together with our extensive stock of 
staple sundries, stationery and sporting goods will enable you to get from us 
during November an assortment tha t will be entirely satisfactory.

Grand Rapids. HAZELTINE & PERKINS DRUG CO.

“AMERICAN BEAUTY” Display Case No. 412-one 
jlJL of more than one hundred models of Show Case, 
Shelving and Display Fixtures designed by the Grand 
Rapids Show Case Company for displaying all kinds
of goods, and adopted by the most progressive stores of America. 

GRAND RAPIDS SHOW CASE CO., Grand Rapids, Michigan
The Largest Shew Case and Store Equipment Plant in the World 

Show Rooms and Factories: New York, Grand Rapida, Chicago, Boston, Portland
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GROCERY PRICE CURRENT 3 *____________s
These quotations are carefully corrected weekly, within six hours of mailing, 

and are intended to, be correct at time of going to press. Prices, however, are 
liable to change at any time, and country merchants will have their orders filled 
at market prices at date of purchase.

ADVANCED DECLINED
Bulk Olives
Ceresota Flour
Dried Peaches

Index to Markets 1 2
By Columns

Col
A

A m m onia .......................  '
Axle GreaBe ................... 1

B aked  B ean s  . 
B a th  B rick  . . . .
B lu in g ............... •
B re ak fa s t Food
B room s .............
B ru sh es  .............
B u tte r  Color . .

1
1
1
1
1
1
1

C
C a n d le s .......................
C anned Goods ........
C arbon Oils .............
C a tsu p  .......................
C heese .........................
C hew ing  G um  -----
C hicory  .....................
C hocolate  .................
C lo thes L ines ........
Cocoa .........................
C ocoanut .................
Coffee .........................
C onfections ............
C racked  W h ea t . . .
C rack e rs  ...................
C ream  T a r ta r  ----

D
D ried  F ru its  ..........

F
F arn iaceo u s  Goods 
F ish in g  T ack le  . . . .  
F lavo ring  E x tra c ts  
F lour a n d  F eed  . . .  • 
F ru it J a r s  ...............

Q
Gelatine ...................
Brain B ags .............

H

H ides and P e lts  . .  
H orse R adish . . .

J
Jelly  .......................
Jelly  G lasses -----

M
M acaroni .............
M apielne .................
M eats, Canned . .
Mince M eat .........
M olasses .................
Mustard .................

1
1-2

2
2
3
3
3
3
3
3
3
3
4 
&

5. 6 
«

6

6
7
7
7

7
7

7 
3
8

8
8

8
8
9
8
8
8

N
N u ts 4

O
O lives ...............

P
P ick les .............
P ipes .................
P laying Cards
Potash  .............
P rovisions . . . .

R
R ic e ...................
Rolled O ats . . .

S
Salad D ressing
galeratus .........
Sal Soda ...........
Salt ...................
Salt F ish  .........
Seeds .................
Shoe B lacking
Snuff .................
Soap ...................
Soda ...................
Spices ...............
Starch ...............
Syrups ...............

T
Table Sau ces .
T ea  .....................
Tobacco ...........
T w ine ...............

8

8
8
8
8
8

9
9

9
9
9
9
9

1010
10
17
10
10
10
10

.....  10.....  10
11, 12. 13 
..........  13

V
V inegar .............................  H

W
W icking  ........................... J*
W oodenware ................... 13
W rapping Paper ........  14

Y
Teaat C a k e .....................  M

A M M O N IA
Doz.

12 oz. ovals  2 doz. box 75 
A X L E  G R EA SE  

Frazer’s.
l ib . w ood boxes, 4 doz. 3 00 
l ib .  tin  boxes, 3 doz. 2 35 
3%Ib. t in  boxes, 2 doz. 4 25 
10Tb. pails , p e r  doz. . .6  00 
151b. pails , p e r doz. . .7  20 
25fb. pails, p e r  doz. ..1 2  00 

B A K E D  B E A N S
No. 1, p e r  doz...........45@ 90
No. 2, p e r  doz...........75@1 40
No. 3, p e r doz. . ..S5@ l 75 

B A T H  B R IC K  
E n g lish  .........................  95

B L U IN G
Jennings’.

C ondensed P e a r l  B lu ing  
Sm all C P  B luing , doz. 45 
L a rg e  C P  B luing , doz. 75

B R E A K F A S T  FOODS
A petizo, B iscu its  .........3 00
B ea r Food, P e tt i jo h n s  1 95 
C rack ed  W h ea t, 24-2 2 50
C ream  of W h ea t, 36-2 4 50 
C ream  of Rye, 24-2 . .  3 00 
P o s ts  T o astie s , T.

No. 2 ............................ 2 80
P o s ts  T o as tie s , T .

No. 3 ...........................  2 80
F arin o se , 24-2 ............. 2 70
G rape N u ts  ................. 2 70
G rape S u g a r F lak es  . .  2 50 
S u g a r C orn F lak es  . .  2 50 
H a rd y  W h e a t Food . .  2 25 
P o s tm a ’s D u tch  Cook 2 75
H olland R u sk  ...............  3 00
K ellogg 's  T o as ted  R ice

B iscu it .......................  3 30
K ellogg 's  T o as ted  R ice

F lak es  .........................  2 80
K ellogg 's T o as ted  W h ea t

B iscu it .......................  3 30
K elogg’s  K ru m b le s  . . . 3  30 
K rink le  C orn F lak e  . .  1 75 
M ap l-W h ea t F lakes.

2 doz...............................  2 70
M ap l-W h ea t F lak es.

3 doz.............................. 2 80
M apl-C orn  F lak es  . . .  2 80 
M inn. W h e a t C ereal 3 75
A lg ra in  Food ...............  4 25
R alsto n  W h e a t Food 4 50 
R alsto n  W h t Food 10c 1 45 
Saxon W h e a t Food . .  2 6C 
S hred  W h ea t B iscu it 3 60 
T r isc u it, 18 ...................  1 80
P lllsb u ry ’s B es t C er’l 4 25 
P o s t T a v e rn  Special . .2  80 
Q u ak er P uffed  R ice . .4  25 
Q u ak er Puffed  W h ea t 2 85 
Q u ak er B rk fs t B iscu it 1 90 
Q u ak er C orn F lak es  . .1  75
V ic to r C orn  F lak es  . . . 2  20 
W ash in g to n  C risps . . . 1  85
W h e a t H e a r ts  ................1 90
W h ea te n a  .....................  4 50
E v ap o r 'd  S u g a r C orn  90 

BROOMS
F a n c y  P a rlo r , 25 lb . .4 5C 
P a rlo r , 4 S tr in g , 25 lb . 4 25 
S ta n d a rd  P a r lo r  23 lb. 3 75
Com m on, 23 7b...............3 25
Special, 23 lb ...................3 00
W areh o u se , 33 lb ............ 4 75
C om m on W h is k ............1 00
Fancy W h isk  .................1 25

B RU SH ES
Scrub

Solid B ack , 8 in ................ 75
Solid B ack, 11 in ................ 95
P o in ted  E n d s  .................. 85

Stove
N o. 3 .................................. »0
No. 2 ................................. 1 25
No. 1 ................................. 1 75

Shoe
No. 8 .................................  1 00
No. 7 ................................ 1.30
No. 4 ................................. 1 70
No. 3 ................................... 1 90

B U T T E R  COLOR  
D andelion , 25c size  . .2  00 

C A N D L E S
P araffine , 6s ...................  7%
P araffine, 12s ............... 8
W ick in g  ........................... 20

C A N N E D  GOODS 
Apples

3 lb . S ta n d a rd s  . .  @ 9 0
G allon ................. 2 75@2 85

Blackberries
2 lb .........................  1 50@1 90
S ta n d a rd  ga llons @5 00

Beans
B aked  ...................  85@1 30
Red K idney  . . . .  85@ 95
S tr in g  .....................  70@1 15
W ax  .......................  75@1 25

Blueberries
S ta n d a rd  .......................  1 80
G allon ............................ 7 00

C lam s
L ittle  N eck, l ib .  . .  @1 00
L ittle  N eck, 21b. . .  @1 50

Clam  Bouillon
B u rn h a m ’s % p t ............2 25
B u rn h a m ’s p ts ..................3 75
B u rn h a m ’s q ts ..................7 50

Corn
F a ir  .....................
Good ...................
F a n c y  ...................

65 @ 70 
90@1 00 

@1 30
French Peas 

M onbadon (N a tu ra l)  
p e r  doz............................ l  75

Gooseberries
No. 2, F a i r .....................1 50
No. 2, F an cy  ...............2 35

Hom iny
S ta n d a rd  .................

Lobster
14 lb ........................ .
% lb ..........................

Mackerel
M usta rd , l i b ...........
M usta rd , 21b. . . .  
S'oused, l% ib . . . .
Soused, 21b ..........
T om ato , l i b ...........
T om ato , 21b.............

85

.1 85 
3 15

1 80 
2 80 
.1 60 
2 75
1 50
2 80

Mushrooms
H o te ls  .....................  @ is
B u tto n s , %s ........  @ 14
B u tto n s , I s  ................ . @ 25

Cove,
Cove,

OystersJJb.............
Hlb.............

Plums

@ 95 
@1 75

P lu m s .................  90@1 35
Pears in Syrup 

No. 3 cans, p e r doz. . .1  50
Peas

M a r r o w f a t ........... 90@1 00
E a r ly  J u n e --- 1 10@1 26
E a rly  J u n e  s if td  1 45@1 65

Peaches
P ie  .........................  1 00@1 25
No. 10 s ize  can  pie @3 25

Pineapple
G ra ted  .................  1 75@2 10
Sliced ...................  95@2 60

Pum pkin
F a ir  ............... ..
Good .........................
F a n c y  .....................
G allon .....................

80 
90 

1 00 
2 20

Raspberries
S ta n d a rd  ...............  @

Salmon
W arre n s , 1 tb. T a ll . .2  30 
W arre n s , 1 tb. F la t  . .2  40 
Red A la sk a  . . . . 1  40@1 45 
M ed R ed A la sk a  1 15@1 30
P in k  A l a s k a ........... @ 90

Sardines
D o m estic  14s ................3 50
D om estic  % M u sta rd  3 25 
D om estic, % M u sta rd  2 75
F ren ch , %s ..................7@14
F ren c h  %s ....................13@23

Saur K rau t
No. 3, c an s  ...................  90
No. 10, c an s  ..................2 40

Shrimps
D unbar, 1st doz ............ . .1  30
D unbar, 114s doz. . . . .2  35

Succotash
F a ir  ......................... 90
Good ......................... 1 20
F a n c y  ................... 1 25@1 40

Strawberries
S ta n d a rd  ................. 95
F a n c y  ..................... 2 25

Tomatoes
Good ......................... 1 05
F an cy  ..................... 1 35
No. 10 ....................... 3 25

CARBON O ILS
Barrels

P e rfec tio n  ........... @11
D. S. G asoline  . . @1814
G as M achine . . @3014
D eodor’d  N a p ’a  . .
C ylinder .............  29
E n g in e  ................. 16
B lack, w in te r  . .  8

@1814
@8414
@22
@10

C A TS U P
S n ide r’s  p in ts  ........... . 2 35
Snider’s 14 pints . . . . . . . 1  U

C H E E S E
A cm e ....................... @17%
B lo o m in g d a le ___ @17%
C arson  C ity @1714
H o p k in s  ............... @18
B rick  ....................... @17%
Leiden ................... @15
L im b u rg e r ........... @17%
P ineapp le  ........... 40 @60
E dam  ................... @85
Sap Sago ............. @18
Sw iss, dom estic @20

C H E W IN G  GUM
A dam s B lack  J a c k  .., . .  55
A dam s S ap p o ta  ........
B eem an ’s  P ep s in  . . . . . .  55
B eech n u t ...................... . .  60
C hiclets ......................... . 1 25
Colgan V iolet Chips . .  60
Colgan M in t C hips .., . .  60
D en ty n e  ....................... . 1 10
F la g  S pruce  ............... . .  55
J u icy  F ru i t  .................
R ed  R obin  ................. . .  55
S'en Sen ( J a rs  80 pkgs.

$2.20) ............................ . .  55
S p earm in t, W rig leys 60
S p earm in t, 5 box ja r s  3 00
S p earm in t, 3 box ja r s  1 80
T ru n k  S p ruce  ........... . . .  55
Y u catan  ....................... . . .  55
Zeno ...............................

C H IC O R Y
B ulk  ............................... 5
R ed ................................. 7
E ag le  ............................. 5
F ra n c k 's  ....................... 7
S ch eu er 's  ................... 6
Red S ta n d a rd s  ......... . 1 60
W h ite  ............................. .. 1 60

C H O C O LA TE  
W a lte r  B ak e r & Co.

G erm an ’s  S w eet ......... 22
P rem iu m  ...........................  32
C araca s  ...........................  28

W a lte r  M. L ow ney  Co.
P rem iu m , % s ...............  29
P rem iu m , % s .................  29

C L O T H E S  L IN E
P e r  doz.

No. 40 T w is ted  C otton  95 
No. 50 T w is ted  C otton  1 30 
No. 60 T w is ted  C otton  1 70 
No. 80 T w is ted  C otton  2 00 
No. 50 B ra id ed  C otton  1 00 
No. 60 B ra ided  C otton  1 25 
No. 60 B ra ided  C otton  1 85 
No. 80 B ra id ed  C o tton  2 25
Nò. 50 Sash  Cord .........1 75
No. 60 S ash  Cord .........2 00
No. 60 J u te  ...................  90
No. 72 J u te  ..................... 1 00
No. 60 Sisal ................... 85

Galvanized W ire
No. 20, each  100ft. long 1 9o 
No. 19, each  100ft. long 2 10 
No. 20, e ac h  100ft. long  1 90 
No. 19, each  100ft. long 2 10 

COCOA
B ak e r’s  .............................. 37
C leveland .........................  41
Colonial, 14s ...................  35
Colonial, % s ...................  33
E p p s  .................................... 42
H ersh ey 's , 14s ...............  30
H e rsh e y ’s, % s ...............  28
H u y le r ...............................  36
Low ney, % s ...................  33
Low ney, 14s ...................  33
Low ney, % s ...................  33
L ow ney, 5 tb. c an s  . . . .  33
V an  H o u ten , % s ........ 12
V an H o u ten ,, 14s ........  i s
V an  H o u ten , % s ........ 36
V an H o u ten , I s  .......... 65
W a n -E ta  ...........................  36
W ebb .................................. 33
W ilber, %s .....................  33
W ilber, 14s .....................  32

COCOANUT 
D u n h am ’s  p e r 7b.

%s, 51b. case  ...........  30
14s, 5tb. case  .............  29
14s, 151b. case  ...........  29
%s, 151b. case  ...........  28
Is, 15Tb. case  .............  27
% s & 14s 15Tb. case  28
Scalloped G em s ...........10
14s & 14s pa ils  ........... 16
B ulk, p a ils  .....................  1414
B ulk, b a rre ls  ...............  1314
B a k e r’s  B raz il S h redded  
10 5c pkgs., p e r  c ase  2 60 
26 10c pkgs., p e r  case  2 60
16 10c and 33 5c pkgs.,

p e r  case  .....................  2 60
C O F F E E S  RO ASTED  

Rio
C om m on .........................  19
F a ir  .................................  1914
Choice .............................  20
F a n c y  .............................  21
P e a b e rry  .....................  23

S an to s
C om m on .........................  20
F a ir  .................................. 2014
Choice ........................  21
F a n c y  .............................  23
P e a b e rry  .......................  23

M aracaibo
F a ir  .................................  24
Choice .............................  25

M exican
C hoice ........................  25
F a n c y  .............................  26

G u a tem ala
F a ir  .................................  25
F a n c y  ...............................  28

Java
P r iv a te  G row th  ....2 6 @ 3 0
M and llng  ......................31@35
Aukola ........................ 80@32

M ocha
S h o r t B ean  ................25@27
L ong B ean  ....................24@25
H. L. O. G.................... 26@28

Bogota
F a ir  .................................... 24
F an cy  ...............................  26
E x ch an g e  M ark e t, S teady  
Spot M arket, S tro n g  

P ackage
N ew  Y ork B asis

A rb u ck le  ...................  21 00
Lion ...............................  23 50

M cL aughlin ’s XXXX 
M cL au g h lin ’s X X X X  sold 

to  re ta ile rs  only. M ail all 
o rd e rs  d ire c t to  W . F. 
M cL augh lan  & Co., C hicago 

E x tra c ts
H olland, 14 g ro  boxes 95
Felix , 14 g ro ss  ............. 1 15
H u m m el’s foil, % gro . 85 
H u m m el’s  tin , 14 gro. 1 43 

C O N F E C T IO N E R Y
Stick Candy - P a lls

H o rehound  ................... . .  8
S ta n d a rd  ..................... . . .  8
S tan d a rd , sm all . . . . , ■•■814
T w ist, sm all ............. . . .  9

Ju m b o  ...........................
C ases 

. . .  8
Jum bo , sm all ......... . . . 8 %
B ig  S t i c k ..................... . . .  814
B oston  C ream  ......... . . .1 3

Mixed Candy 
B roken  ....................... . . .  8
C am eo ......................... . . .1 2
C u t L o af ....................... . . .  9
F a n c y  ........................... ...1014
F ren c h  C ream . . .  9
G rocers ....................... . . .  6%
K in d e rg a rte n  ............. . . .1 1
L ead er ......................... . . . 8 1 4
M aje s tic  ....................... . . .  9
M onarch  ..................... ■ ■■ 8%
N ovelty  ....................... . . .1 0
P a r is  C r e a m s ............. . . .1 0
P rem lo  C ream s ___ ...1 4
R oyal ............................. . .  7%
Special ......................... . .  8%
V alley  C ream s ......... . . .1 2
X  L  O ......................... . .  7

Specialties
P a lls

A uto  K isses  (b a s k e ts )  13 
B onnie  B u tte r  B ite s  ..16  
B u tte r  C ream  C orn  ..16  
C andy  C rack e rs  (b sk t)  15
C aram el D ice ..................13
C ocoanu t K ra u t ............14
C ocoanut W affle s  ..........14
Coco M acaroons ............16
Coffy T o f f y ........................14
C ream . M arshm allow s lo  
D a in ty  M in ts  7 lb . t in  15
E m p ire  F u d g e  ................14
Fudge, P in e a p p le ...........13
Fudge, W a l n u t ................13
F udge , F ilb e r t ..............13
F udge , Choco. P e a n u t  12 
F udge , H oney  M oon ..13  
F udge , T o a s ted  C ocoa-

n u t .............................. 13
Fudge, C h e r r y ..................14
F udge , C o c o a n u t ...........13
H oneycom b C andy  . . . .1 5
K o k a y s .............................. 14
Iced  M a r o o n s ....................14
Iced G em s .....................  16
Iced  O ran g e  Je ll ie s  . . .1 3
Ita lia n  Bon B o n s ...........13
M anchus ............................ 15
M olasses K isses, 10

lb . box  ........................13
N u t  B u tte r  P u f f s .........,18
S a lted  P e a n u ts  .. ........ .15

C hocolates
P a ils

A sso rted  Choc....................15
A m azon C aram els  . . . .  15
C ham pion .......................  12
Choc. C hips, E u re k a  ..1 8
C lim ax ................................ 13
E clipse , A sso rted  ..........15
E u re k a  C hoco lates . . .1 6
F a v o rite  ............................ 16
Ideal C hoco lates ............13
K londike C hoco lates ..18
N abobs .............................. 18
N ibble  S tick s  ..................25
N u t W a fe rs  ...................  18
O coro Choc. C aram els  17
P e a n u t C l u s t e r s ...........22
P y ram id s  ..........................14
Q u in te tte  ............................ 16
R eg in a  ............................ 11
S ta r  C hoco lates ..............13
S u p erio r Choc, ( lig h t)  18 

Pop Corn Goods 
W ith o u t p rizes.

C rack e r J a c k  ........... 3 25
G iggles, 5c pkg. cs. 3 50
Oh My 100s ...............  3 50

Cough Drops

P u tn a m  M entho l . . .  1 00
S m ith  B ros................... 1 25

N U T S — W hole
lbs.

A lm onds, T a rra g o n a  20
A lm onds, D r a k e ..........   18
A lm onds, C alifo rn ia  

so ft shell . . . .  1.
B raz ils  ...................  @16
F ilb e r ts  ...............  @15
Cal. No. 1 ...........
W aln u ts  so ft shell @19

W aln u ts , Chilli . .  @16
T ab le  n u ts , fan cy  @16
P ecans, m edium  . .  @16
P ecan s , ex. la rg e  . .  @16
H ick o ry  N uts, per bu.

Ohio ...........................
Cocoanuts ...................
C hestnuts, N ew  York 

State , per bu. ...........

No. 1 S p an ish  Shelled  
P e a n u ts , N ew  . .9%@10 

P ecan  H a lv es  . . .  @55
W alnu t H a lv es  ..36@ 38 
F ilb e rt M eats  . . .  @30
A lican te  A lm onds @50
J o rd a n  A lm onds . @60 

Peanuts
F an cy  H  P  S uns R aw  @6%

R o as ted  .............  @7%
H. P . Jum bo , R aw  @714

R o asted  .................  @8%
C R A C K E D  W H E A T

Bulk .............................. 31/
24 21b. p k g s ...........” 7 .2  50

C R A C K E R S
N atio n a l B iscu it C om panv 

B ran d s
Butter

to «  Boxes
E xce ls io r B u tte r s  . . . . .  g 
N B C  S q u are  B u tte r s  . .  6%
S eym our R ound  ........... g%

Soda
NBC Sodas ...................
P rem iu m  Sodas ...........  7 ^
S elec t Sodas ...................  g ̂
S a ra to g a  F l a k e s ...........13
S a ltin e s  ............................ j j

Oyster
N BC P icn ic  O y ste rs  . .  «14
Gem  O y sters  ...................
Shell ..................................’ g

Sw eet Goods
C ans a n d  boxes

A n im als  .......................... i f
A tla n tic s  A lso A sstd . . 12 
A vena  F r u i t  C akes  . . .  12 
B onnie Doon C o o k ie s ..10
B onnie L assie s  ...........  le
B rittle  F in g e rs  ...........  10
C am eo B iscu it Choc.

(c an s) .......................... 25
C am eo B iscu it A sstd .

(can s) .............................. 25
C artw h ee ls  A ss td ........... 814
C ecelia  B iscu it . . . . . .  16
C hocolate  B a r  (c an s) 18
C hocolate  D r o p s ...........17
C hocolate  D rop  C en­

te r s  .............................. io
Choc. H o n ey  F in g e rs .  16 
Choc. R o se tte s  (c a n s)  20
C rack n e ls  .......................  18
C ocoanu t T a ffy  B a r  . .  U  
C ocoanut D rops  . . . . . .  12
C ocoanut M acaroons . .  IS 
O ocnut H oney  F in g e rs  12 
C ocnt H o n ey  Ju m b le s  12 
Coffee C ak es  Ic e d  . . .  12 
E v e n tid e  F in g e rs  . . . .  18
F am ily  C o o k ie s .............  8)4
F ig  C akes  A ss td ........... 12
F ro s te d  C ream s . . . . . .  814
F ro s te d  G inger C ookies 814 
F r u i t  L u n ch  Iced  . . . .  10
G inger G em s P la in  . . . .  819
G inger G em s Iced  . . . .  9%
G rah am  C ra ck e rs  . . . .  t
G inger S n ap s  F a m ily  . .  «14 
G inger S n ap s  N B C

R ound  ............................ 8
H ouseho ld  C ookies . . . .  8 
H ouseho ld  Cks. Iced  . .  9
H ippodrom e B a r  .........  12
H oney  J u m b le s  ...........  12
Im p e ria ls  .......................... 814
Ju b ile e  M ixed .............  10
L ad y  F in g e rs  S ponge ..3 0  
L eap Y ear Ju m b le s  . .  18 
L em on B iscu it S q u a re  814
L em on W afe rs  ...........  17
L em ona .........    114
M ace C akes ...................  I
M ary  A nn  ...................... $14
M arshm allow  Cfe. Clc. 18 
M arshm allow  W a ln u ts  18
M e d o r a ............. .............. .. 8
M ottled  S q u a re s  . . . .  10 
N BC H o n ey  C ak es  . . .  12 
O a tm eal C ra ck e rs  . . . .  8
O range  G em s ...............  214
P e n n y  A s s o r t e d .............  214
P e a n u t G em s .................  9
P in eap p le  O akes .........  16
R aisin  G em s .................  11
R everes  A ss td ....................15
Spiced G inger C ak es  . .  9 
Spiced  G in g er C ak es

Iced  ........................   10
S u g a r F in g e rs  .............  12
S u g a r  C r i m p ...................  214
S u ltan a  F r u i t  B isc u it 16
T riu m p h  C a k e s .............10
V an illa  W a fe rs  ...........  17
W av e rley  .......................  10

In -er-S ea l T rade  M ark
Goods

per doz.
Baronet B iscu it ........... $1 00
Brem ners B tr W afs. 1 00
Cameo B iscu it ........... 1 60
Cheese Sandwich . . . .  1 00 
Chocolate W afers . . .  1 00 
E xcelsior B utters . . . .  1 00
F ig  N ew ton  ...................  1 0 0
F ive  O’c lo ck  T ea Bsot. 1 00 
Oingor Snaps NBC . .  1 00
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6 7 8 9 10 11
G rah am  C rack e rs  R ed

L abel 10c s ize  ............. 1 00
L em on S naps  ...............  50
O y ste re tte s  ...................  50
P rem iu m  Sodas ........... 1 00
R oyal T o a s t .................  1 00
S a ra to g a  F la k e s  ......... 1 50
Social T e a  B iscu it . .  1 00 
&. S. B u tte r  C rack e rs  1 50
U needa  B iscu it ........... 50
U n eed a  G inger W afe r  1 00
V an illa  W afe rs  ........... 1 00
W a te r  T h in  B iscu it . .  1 00 
Zu Zu G inger S naps  . .  50
Z w ieback  .......................  1 00

Other Package Goods
B arn u m ’s A n im als . .  50
C hocolate  T okens  -----2 50
B u tte r  C rack e rs  N BC 

F am ily  P ack ag e  . . .  2 50 
Soda C rack e rs  NBC 

F am ily  P a c k ag e  . . .  2 50
F ru i t  C ake  ...................  3 00

In Special T in  Packages 
per doz.

F e s tln o  ...........................  2 50
N abisco  25c ................... 2 50
N abisco , 10c ................. 1 00

In  bulk , p e r  tin
N ab isco  ...........................  1 75
F e s tin o  ...........................  1 50
B en t’s  W a te r  C rack ers  1 40

C R E A M  T A R T A R
B arre ls  o r d ru m s ......... 33
B oxes .................................  34
S q u are  C ans ...................  36
F a n c y  C addies ...............  41

D R IE D  F R U IT S  
Apples

E v ap o r’ed, Choice bu lk  
E v ap o r’ed, F a n c y  pkg. 

Apricots
C alifo rn ia  ...............  13@15

Citron
C orsican  .....................  16

Currants
im p o rted  l ib .  p k g ............. 8%
Im ported , bu lk  ......... 8%

Peaches
M uirs—Choice, 251b. . .  7% 
M uirs—F an cy , 2510. . .  8% 
F ancy , Peeled , 251b. ..15  

Peel
Lemon, A m erican  ----- 12%
O range, A m erican  . . . .1 2 %  

Raisins
C luster, 20 c a r to n s  . . .2  25 
Loose M usca tels, 4 Cr. 7% 
Loose M usca tels, 3 Cr. 7% 
L. M. Seeded, 1 lb. 8% @9 

California Prunes 
90-100 251b. boxes . .@ 6 %  
80- 90 251b. boxes . .@ 6 %  
70- 80 251b. boxes . .@ 8  
60- 70 251b. boxes . .@ 9 %  
50- 60 251b. boxes ..@ 10%  
40- 50 251b. boxes ..@ 11%

FA R IN A C E O U S  GOODS
Beans

C alifo rn ia  L im a  ......... 6%
M ichigan L im a  ............... 6
M ed. H a n d  P ick ed  . .2  25
B row n H o l l a n d ........... 1 65

Farina
25 1 lb p ack ag es  ......... 1 50
B ulk, p e r  100 lb s ............4 00

Original Holland Rusk 
P ac k ed  12 rolls to  c o n ta in e r 
3 co n ta in e rs  (40) rolls 3 20 

Hom iny
P e a rl, 100 lb. sack  . .  2 00 
Maccaronl and Verm icelli 

D om estic, 10 lb. box . .  60
Im ported , 25 lb. box  . .  2 50 

Pearl Barley
C h es te r  ...........................  3 00
E m p ire  ............................

Peas
G reen, W isconsin , bu. 2 00 
G reen, Scotch , bu. . .  2 00
S plit, lb ................................ 6

Sago
E a s t  In d ia  .......................  4%
G erm an , sack s  ........... 4%
G erm an, b ro k en  pkg. 

Tapioca
F lake , 100 lb . sack s  . .  4% 
P e a rl, 100 lb. sack s  . .  4%
P e a rl, 36 p k g s ...............  2 25
M inute , 36 p k g s ............  2 75

f i s h i n g T A C K L E
% to  1 in. . . ...................  6
1% to  2 in . .
1% to  2 in. . ................... 9
1% to  2 in. . ................. 11

2 in ................... ................. 20
Cotton Lines

No. 1, 10 fe e t ...............  5
No. 2, 15 fe e t ...............  7
No. 3, 15 fee t ...............  9
No. 4, 15 fe e t ............... 10
No. 5, 15 fe e t ...............  11
No. 6, 15 fe e t ...............  12
No. 7, 15 fe e t ...............  15
No. 8, 15 fe e t ...............  18
No. 9, 15 fe e t ............... 20

Linen Lines
Sm all .................................  20
M edium  ............... 26
L a rg e  ................................ 34

Poles
B am boo, 14 ft. ,  p e r  doz. 55 
Bam boo, 16 ft. ,  p e r  doz. 60 
B am boo. 18 ft. ,  p e r  doz. 80

F L A V O R IN G  E X T R A C T S  
Jennings D C Brand 

T erp en e less  E x t r a c t  Lem on 
N o. 1 F  box, p e r  doz. 75 
No. 2 F  box, p e r doz. 90 
No. 4 F  box, p e r doz. 1 75 
No. 3 T ap er, p e r  doz. 1 75 
2 oz. F la t, F  M p e r dz. 1 5o 

Jennings D C Brand 
E x tra c t  M exican  V anilla

f l o u r  a n d  f e e d
G rand  R ap id s  G rain  

M illing  Co.
W in te r  W h ea t

P u r ity  P a te n t  ............. 5
Seal of M in n eso ta  . .  4 80
S u n b u rs t .......................  4 80
W izard  F lo u r ............... 4 70
W izard  G rah am  ..........  4 80
W izard  G ran . M eal 4 40 
W iz a rd  B uckw h’t  cw t 3 5u 
Rye ...................................  4 40

V alley  C ity  M illing Co
L ily  W h ite  ................... 5 10
L ig h t L o af ................... 4 60
G rah am  .........................  2 10
G ran en a  H e a lth  . . .  2 20
G ran. M eal ......................2 10
B olted  M ed........................ 2 00

V oigt M illing Co.
G rah am  .........................  4 30
V oig t’s C rescen t ...........5 10
V oig t’s F lo u ro ig t .........5 10
V o ig t's  H yg ien ic  . . . . 4  30
V oigt’s  R oyal .................5 50
C olum bian  ......... ...........  4 80
C alla  L ily  ................... 4 60
W atso n -H ig g in s  M illing Co. 
P e rfec tio n  B uck w h ea t

F lo u r ...........................  6 00
P e rfec tio n  F lo u r . . . .  5 SO
T ip  T op F lo u r  "........... 4 60
Golden S hea f F lo u r . .  4 10 
M arsh a ll’s B es t F lo u r  4 65 

W orden  G rocer Co.
W izard  F lo u r ............... 4 70
Q uaker, p a p e r ............. 4 90
Q uaker, c lo th  ............... 5 00
Q u ak er B u ck w h ea t bbl. 5 50 

K an sas  H ard  W h ea t 
W orden  G rocer Co. 

A m erican  E ag le , % s . .5  10 
A m erican  E ag le ,, %s ..5  00 
A m erican  E ag le , %s . .4  90 

Spring  W h ea t 
Roy B ak e r

G olden H orn , fam ily  .4 75 
Golden H orn , b a k e rs  4 85
W isconsin  R ye .............3 95

Ju d so n  G rocer Co.
C ereso ta , % s ...............5 30
C ereso ta , 4 s  ...............5 40
C ereso ta , % s ...............5 50

W orden  G rocer Co. 
W ingold, % s c lo th  . . . . 5  45 
W ingold, ^ s  c lo th  . . . . 5  35 
W ingold, % s c lo th  . . . 5  25 
W ingold  % s p a p er . .5  30 
W ingold %s p a p e r  . .5  25 
B ak e rs ’ P a te n t  ...........5 10

W y k es  & Co. 
s lee p y  E ye , % s c lo th  5 40 
Sleepy E ye. % s c lo th  5 30 
Sleepy E ye, % s c lo th  5 20 
S leepy E ye , % s p a p er 5 20 
Sleepy E ye, %s  p a p e r  5 20

Meal
B olted  ...........................  4 20
Golden G ran u la ted  . .  4 40

W h ea t
N ew  R ed .....................  90
N ew  W h ite  .......................  90

O ats
M ich igan  c a r lo ts  ......... 45
L ess  th a n  c a r lo ts  . . . .  47

Corn
C arlo ts  .............................. 78
L ess  th a n  ca r lo ts  . . . .  80

H ay
C arlo ts  ...........................  18 00
L ess th a n  c a r lo ts  . . .  19 00 

Feed
S tre e t  C ar Feed .............  33
No. 1 C orn & O at F eed  33
C rack ed  corn  ...................... 32
C oarse  corn  m eal ......... 32

F R U IT  JA R S
M ason, p ts ., p e r gro . 4 55 
M ason, q ts ., p e r  gro. 4 95 
M ason, % gal. p e r  gro . 7 30 
M ason, can  tops, gro.. 1 65 

G E L A T IN E
Cox’s, 1 doz. la rg e  . .  1 45 
Cox’s, 1 doz. sm all . . .  90
K n o x ’s S park ling , doz. 1 25 
K nox’s S park ling , g r. 14 00 
K n o x ’s A cidu’d doz. 1 25 
N elson ’s  ...........................  1 50

H ID E S  A N D  P E L T S  
Hides

G reen, N o. 1 ............... 12
G reen, N o. 2 ...............  11
Cured, No. 1 ............... 13%
C ured, No. 2 ............... 12%
C alfsk in , g reen , No. 1 15 
C alfsk in , g reen . No. 2 13% 
C alfsk in , cured . No. 116 
C alfsk in , cured , No. 214%

90 Pelts
25 Old W ool .............. 60 @1 25
25 L am b s  ................. 50@1 00
00 S h ea rlin g s  ......... 50@1 00
00 Tallow

No. 1 ...................... @ 5
& No. 2 .....................

Wool
@ 4

U nw ashed , m ed. . . @18
10 U nw ashed , fine . . . @13

HORSE R A D IS H
P e r  doz.................................  90

Jelly
51b. pails , p e r  doz. . .  2 40 

15Tb. pails, p e r  p a il . .  60 
30Tb. pails , p e r pa il . . .  1 10 

J E L L Y  GLASSES  
% pt. in  bbls., p e r  doz. 15 
% p t. in  bb ls ., p e r  doz. 16 
8 oz. capped  in  bbls.

p e r  doz.............................  18
M A C A R O N I.

Uncle Sam Macaroni Co. 
M acaron i, 24 10c pkgs. 1 70 
S p ag h e tti, 24 10c pkgs. 1 70 
V erm icelli, 24 10c pkgs 1 70 
C urve  C uts, 24 10c

p k g s .............................  1 7o
A lphabets, 24 10c pkgs. 1 70 
K u rl C uts, 20 Tb. p a lls  1 35 
K u rl C uts, 25 Tb. p a lls  1 37 
K u rl C uts. 50 lb . p a lls  2 40 
Egg N oodles, 24 10c

p k g s .............................  1 80
B ulk  M acaron i, 10 Tb.

b o x e s .................  75
B ulk  S p ag h e tti, 10 lb .

boxes .......................  75
H otel Hook, fibre bxs. 1 00

M A P L E IN E
2 oz. b o ttle s , p e r  doz. 3 00 
1 oz. bo ttle s , p e r  doz. 1 75 

M IN C E  M E A T  
P e r case  .........................  2 85

M OLASSES  
N ew Orleans

F a n c y  O pen K ettle  . . . .  42
Choice ................................ 35
Good .................................... 22
F a ir  ...................................... 20

H a lf b a rre ls  2c e x tra
Red H en , No. 2% 1 75

L ard
P u re  In tie rce s  12 @12% 
C om pound L a rd  9 @ 9% 
80 Tb. tu b s  . . . .  ad v an ce  % 
60 lb tu b s  . . . .a d v a n c e  % 
50 Tb. tin s  . . . .a d v a n c e  % 
20 Tb. palls  . . . .a d v a n c e  % 
10 lb. p a ils  . . . .a d v a n c e  % 
5 Tb. pa ils  . . . .a d v a n c e  1

8 Tb p a i l s ___ ad v an ce  1
Sm oked M eats 

H am s, 12 lb. av. 19%@20 
H am s, 12 Tb. av . 19 @19% 
H am s, 16 lb . av . 16@ 17 
H am s, 18 Tb. av . 16 @16% 
H am , d ried  beef

s e ts  ................. 29 @30
C alifo rn ia  H a m s  12 @12%
P icn ic  Boiled

H a m s .................19%@20
Boiled H a m s  . .  25%@26 
M inced H am  . .1 4  @14%
B acon  ...........  17 @25

S ausages
B ologna ............. 11% @12
L iv e r  .................  9% @10
F ra n k fo r t  ........... 12%@13
P o r k ................... 13 @14
V eal .................................  11
T ongue  ..................... .. 11
H eadcheese  ...................  10

B eef
B oneless ......... 20 00@20 50
R um p, new  ..2 4  00@24 50 

P ig ’s F e e t
% b b ls ................................ 1 05
% bbls., 40 lb s ................  2 10
% bb ls .................................. 4 25
1 b b l.....................................  8 50

T ripe
K its , 15 lb s ........................ 90
% bb ls., 40 lb s ..................1 60
% bbls. 80 lb s .................. 3 00

C asings
H ogs, p e r  % .................  35
Beef, rounds, s e t  . .  18@20 
Beef, m iddles, s e t  . .  80@85 
Sheep, p e r  bund le  . .  85

U ncolored B u tte rln e  
Solid D a iry  . . . .  12 @16 
C o u n try  Rolls ...12% @ 18 

C anned  M eats

Red H en , No. 5 ......... 1 75
Red H en , No. 10 ___  1 65

M U S TA R D
% tb. 6 lb. box ___  16

O LIV E S
Bulk, 1 gal. kegs 1 00@1 10 
Bulk, 2 gal. kegs  95 @1 10 
B ulk, 5 gal. k eg s  90@1 10
Stuffed, 5 oz....................... 90
Stuffed , 8 oz..............  1 25
Stuffed, 14 oz.................2 25
P itted  (n o t s tu ffed )

14 oz...........................  2 25
M anzan illa , 8 oz............... 90
L unch , 10 oz.............. 1 35
L unch , 16 oz.............. 2 25
Q ueen, M am m oth , 19

oz......................................4 25
Q ueen, M am m oth , 28

oz..................................  5 75
Olive Chow, 2 doz. cs.

p e r doz...........................2 25
P IC K L E S

Medium
B arre ls , 1,200 co u n t . .  7 75 
H a lf bbls., 600 c o u n t 4 38 
5 gallon  kegs ...............  1 90

C orned beef, 2 Tb. . . . .4 65
C orned beef, 1 Tb. . . . .2 40
R o as t beef, 2 lb . . . . .4 65
R o as t beef, 1 lb ...........
P o tted  M eat, H am

..2 40

F lav o r, % s .........
P o tted  M eat, H am

50

F lavo r, % s .........
D eviled M eat, H am

95

F lavo r, % s .........
D eviled M eat, H am

50

F lav o r, % s ........... 95
P o tte d  T ongue, %s . 50
P o tte d  T ongue, % s . 95

R IC E
F a n c y  ...................  6% @7
J a p a n  S ty le  ........... 5 @5%
B roken  ...................  3% @4%

R O LL E D  OATS  
Rolled A vena, bbls. . .5  50 
S tee l C ut, 100 Tb. sk s. 2 65
M onarch , bb ls................. 5 25
M onarch, 90 Tb, sks. . .2  50 
Q uaker, 18 R eg u la r . . . 1  45 
Q uaker, 20 F am ily  . .  4 00 

S A LA D  D RESSING
Colum bia, % p t .................2 25
Colum bia, 1 p in t  . . . .  4 00 
D u rk ee ’s, la rg e  1 doz. 4 50 
D u rk ee ’s, sm all, 2 doz. 5 25 
S n id e r’s, la rge , 1 doz. 2 35 
S n id e r 's  sm all, 2 doz. 1 35 

S A LE R A T U S  
P ack ed  60 lbs. in  box 

A rm  an d  H a m m e r . .  3 00 
W y an d o tte , 100 % s . .  3 00 

SAL SODA
G ranu la ted , bb ls ............... 80
G ran u la ted , 100 lbs. cs. 90 
G ran u la ted , 36 pkgs. . .  1 25orridii

B arre ls  .......................
H a lf b a rre ls  ...........

9 50 
5 25 100

70

SA L T
Com m on G rades

3 Tb. sack s  ...........
4 lb. sack s  ...........

60
405 gallon  kegs  ......... . 2 25 2

G herk ins 60 5 lb. sack s  ........... 2 40
B arre ls  ......................... . 14 50 28 10 lb. sack s  ........... 2 2b
H alf b a rre ls  ............... . .  7 75 56 lb. sack s  ............... 40
5 gallon  kegs .......... 28 lb. sack s  ............... 20

O xford ................
P ly m o u th  Rock, Phos. 1 25
P ly m o u th  Rock. P la in  90

G R A IN  BAGS
B road  G auge . . . ............. 18
A m oskeag  ........... ............. 19

Herbs
Sage .................... ............. 15
H ops ..................... ............. 15
Laurel Leaves .. ............. 15
Senna Leaves . . ............  25

Sweet Small
B arre ls  .......................  16 50
H a lf b a rre ls  ...............  8 75
5 gallon  kegs ........... 3 50

P IP E S
Clay, No. 216, p e r  box  1 75 
C lay, T . D. fu ll co u n t 60
Cob ...................................... 90

P L A Y IN G  CAR D S  
No. 90, S team b o a t . .  75 
No. 15, R ival a sso rte d  1 25 
No. 20, R over, e n am ’d. 1 50
No. 572, Special ........... 1 75
No. 98 Golf, s a tin  fin. 2 00
No. 808, B icycle ............. 2 00
No. 632 T o u rn 't  w h is t 2 25

P O T A t H
B a b b itt’s, 2 doz........... 1 75

P R O V IS IO N S  
Barreled Pork

C lear B a c k ___ 21 00@21 50
Short C ut C lear 19 00@19 50
B ean  ............... 19 00@19 50
B risk e t, C lear 26 00@27 00
P ig  ...................................  23 00
C lear F am ily  ............... 26 00

D ry Salt Meats  
Sr P  Bellies ........ 14% @15

W arsaw  
56 Tb. d a iry  in  d rill bags  40 
28 Tb. d a iry  in  d rill b ag s  20 

Solar Rock
56 Tb. sack s  .......................  25

Common
G ranu la ted , F in e  ......... 1 05
M edium , F in e  ............... 1 10

S A L T  F IS H  
Cod

L arg e , w hole . .  @ 9
Sm all, w hole . .  @ 8%
S tr ip s  o r b rick s  . 9 @13
Pollock  ...............  @ 5 %

H alibut
S tr ip s  .............................  18
C h u n k s ...........................  19

Holland Herring  
Y. M. w h. hoop bbls. 11 00 
Y. M. w h. hoov % bbls. 6 00 
Y. M. w h. hoop kegs 65 
Y. M. w h. hoop M ilchers

kegs  .............................  70
S ta n d a rd , b b ls .................. 9 25
S tan d a rd , % bbls. . .  4 88
S ta n d a rd , kegs  ...........  56

Trout
No. 1, 100 lbs..................... 7 50
No. 1, 40 lb s ...............  2 25
No. 1. 10 lbs ................... 90
No. 1. > lbs. ...................  75

M ackerel
M ess, 10O lbs..................17 00
M ess, 40 lbs.................  7 20
M ess, 10 lb s .....................  1 90
M ess, 8 lb s .................  1 60
No. 1, 100 lb s .....................16 00
No. 1, 40 lb s ......................... 6 80
No. 1, 10 lbs..................... 1 80

W hitefish
100 lb s ................................... 9 75

50 lb s .................................  5 25
10 lbs.................................  1 12

8 lb s ................................ 92
100 lb s .................................  4 65

40 lbs.................................  2 10
10 lb s ................................ 75

8 lbs................................ 65
SE E D S

A nise ...............................  14
C anary , S m y rn a  ......... 7%
C araw ay  .........................  10
C ardom om , M alab a r 1 20
C elery  .............................  60
H em p, R u ss ian  ...........  5
M ixed B ird  ...................  5
M u sta rd , w h ite  ...........  8
P oppy  ............................... 9
R ape  .................................. 5%

SH O E BLACKING 
H an d y  Box, la rg e  3 dz. 3 50 
H an d y  Box, sm all . .  1 25 
B ixby’s R oyal Po lish  85 
M iller's  C row n Po lish  85 

S N U F F
Scotch, in b lad d ers  . . . .  37
M accaboy, in j a r s ........... 35
F ren ch  R apple  in j a r s  . .  43

SODA
B oxes ...................................  6%
K egs, E n g lish  ................. 4%

S P IC E S  
W hole Spices 

A llspice, J a m a ic a  . .  9@10 
Allspice, lg  G arden  @11 
Cloves, Z an z ib a r . .  @22
C assia, C an ton  ___ 14@15
C assia, 5c pkg. dz. @25 
G inger, A frican  . . .  @ 9 %
.linger, Cochin . . . .  @14%
M ace, P e n a n g ......... @70
M ixed, No. 1 ........... @17
M ixed, No. 2 ........... @16
¿.fixed, 5c pkgs. dz. @45
N u tm eg s, 70180 . . . .  @30 .
N u tm eg s, 105-110 . .  @25
P epper, B l a c k ........  @15
P epper, W h i t e ......... @25
P epper, C ayenne . .  @22
P a k rik a , H u n g a rian

P u re  G round in Bulk 
A llspice, J a m a ic a  . .  @14
Cloves, Z an z ib a r . .  @29
C assia, C an ton  ___  @20
G inger, A frican  . . .  @17
M ace, P e n a n g ......... @75
N u tm e g s ................... @35
P epper, B lack  .........  @19
P epper, W h i t e ......... @27
P epper, C ayenne . .  @24
P a p rik a , H u n g a ria n  @45

STARCH
Corn

K ingsford , 40 lb s ...........7%
M uzzy, 20 lib . pkgs. ..5%  

K ingsford
S ilver Gloss, 40 lib . . .  7% 
M uzzy, 40 lib . pkgs. . .  5 

Gloss
S ilver Gloss, 16 31bs. . .  6% 
S ilver Gloss, 12 61bs. . .  8% 

Muzzy
48 11b. p ack ag es  ........... 5
16 31b. p ack ag es  ........... 4%
12 61b. p ack ag es  ........... 6
501b. boxes .......................  3%

SY R U PS
Corn

B arre ls  .........................  32
H a lf  b a rre ls  ............... 3o
B lue K aro , No. 2 ___ 1 90
Blue K aro , No. 2% . .  2 30 
B lue K aro , No. 5 . . .  2 25 
B iue K aro , No. 10 . . . .  2 15
R ed K aro , No. 1 % ___ 3 60
R ed K aro . No. 2 -----2 15
R ed K aro , No. 2% . .  2 55 
R ed K aro , No. 5 . . . .  2 50 
R ed K aro , No. 10 . . . .  2 40 

P u re  C ane
F h lr  .................................  16
Good .................................  20
Choice .............................  25

T A B L E  SA U CES
H alfo rd , la rg e  .............  3 75
H alfo rd , s m a l l ...............2 25

T E A
U ncolored Jap a n

M edium  .....................  20@25
C hoice .......................  28@33
F a n c y  .......................  t36@45
B ask e t-fired  M ed 'm  28@30 
B ask e t-fired , Choice 35@37 
B ask e t-fired , F an cy  38@45
No. 1 N ibs ............... 30@32
Siftings, b u lk  ..............9@10
Siftings, 1 lb . pkgs. 12@14 

G unpow der
M oyune, M edium  ..28@ 33 
M oyune, C hoice . .  .35@4u 
M oyune, F 'ancy . ...50@ 60 
P in g  Suey, M edium  25@30 
P in g  Suey, C hoice ..35@ 40 
P in g  Suy, F a n c y  ..45@ 50

Young H yson
Choice .......................  28@30
F a n c y  .........................  45@55

Oolong
F o rm o sa , M edium  . .25@28 
F o rm o sa , C hoice . .32@35 
F orm osa , F a n c y  . .  50@60 

E nglish  B reak fas t 
Congou, M edium  ...25@ 30
Congou, Choice ___ 30@35
Congou, F an cy  ___40 @60
Congou, E x. F a n c y  60@80

Ceylon
P ekoe, M edium  . . .  ,28@30 
D r. Pekoe, Choice ..30@35 
F low ery  O. P . F an cy  40@50

TOBACCO
F ine  C ut

B lo t .................................  1 45
Bugle, 16 oz...................... 3 84
B ugle, 10c .................  11 00
D an P a tc h . 8 an d  16 oz. 32
D an P a tc h , 4 oz...........11 52
D an P a tc h , 2 oz...........5 76
F a s t  M ail, 16 oz...........7 80
H ia w a th a , 16 oz............. 60
H iaw ath a , 5c ............... 5 40
May F low er, 16 oz..........9 36
N o L im it, 8 oz..................1 80
No L im it, 16 oz.................3 60
O jibw a, 8 and  16 oz. 40
O jibw a, 1 0 c ..................... 11 10
O jibw a, 5c .....................  1 85
P e to sk ey  Chief, 7 oz. 2 00 
P e to sk ey  Chief, 14 oz. 4 00 
P each  an d  H oney, 5c 5 76
Red Bell, 16 oz................. 3 96
R ed Bell, 8 foil ........... 1 98
S terling , L  &  D  5c . .  5 76 
S w eet C uba, c a n is te r  9 16
Sw eet Cuba, 6c ........... 5 76
S w eet Cuba, 1 0 c ........... §5
S w eet Cuba, 1 lb. t in  4 50 
S w eet C uba, % lb. foil 2 25 
S w eet B urley , 5c L& D 5 76 
S*weet B urley , 8 oz. . .  2 45 
Sw eet B urley , 16 oz. . .  4 90 
Sw eet M ist, % gro. . .  5 70
Sw eet M ist, 8 oz.......... 11 10
S w eet M ist, 8 oz........... 35
T eleg ram , 5c ...............  5 76
T iger, 5c .......................  6 00
T iger, 25c can s  ........... 2 35
U ncle D aniel, 1 Tb . . .  60
U ncle D aniel, 1 oz. . .  5 22

Plug
Am. N avy, 16 oz...........  32
Apple, 10 lb. b u t t  ......... 38
D rum m ond N a t. L eaf, 2

a n d  5 lb .......................  60
D rum m ond N a t. L ea f

p e r doz.......................... 96
B a ttle  A x .......................  28
B racer, 6 a n d  12 lb. . .  30
B ig F our, 6 a n d  16 lb. 32
Boot Jac k , 2 lb ..............  90
B oot Jac k , p e r  doz. . .  90
B ullion, 16 oz...................  46
C lim ax, Golden T w ins  48
C lim ax 14% oz...............  44
Clim ax, 7 oz....................... 47
D ays’ W ork , 7 & 14 lb. 37 
C rem e d e  M enthe, lb. 62 
D erby, 5 lb. boxes . . . .  28
5 B ros., 4 tb ....................... 66
F o u r R oses, 10c .............  90
G ilt Edge, 2 lb ..................  50
Gold Rope, 6 & 12 lb. 58 
Gold Rope, 4 & 8 lb. 58 
G. O. P ., 12 & 24 lb. . .  40
G ran g e r T w ist, 6 lb. . .  46
G. T . W ., 10 lb . &  21 lb. 36 
H o rse  Shoe, 6 & 12 lb. 43 
H oney  D ip T w is t. 5&10 45
Jo lly  T a r, 5 & 8 lb ..........  40
J .  T ., 5% & 11 lb. . .  35 
Q entucky  N avy, 12 lb. ..32  
K eystone  T w ist, 6 lb. 45
K ism et, 6 lb .......................  48
M aple Dip, 20 oz...........  28
M erry  W idow , 12 lb. . .  32
N obby Spun Roll 6 & 3 58
P a rro t, 12 Tb.....................  14
P a tte r s o n ’s  N a t. L e a f 93 
P eachey , 6-12 & 24 lb. 40
P icn ic  T w ist, 5 lb ..........  45
P ip e r  H eidsick , 4 & 7 lb. 69 
P ip e r  H eidsick , p e r  doz. 96 
Polo, 3 doz., p e r  doz. 48
R edicu t, 1 2-3 oz..............  38
Scrapp le , 2 & 4 doz. 48 
S h e rry  Cobbler, 8 oz. . .  32 
S p ea r H ead , 12 oz. . . . .  44
S p ea r H ead , 14 2-3 oz. 44
S p ear H ead , 7 oz...........  47
Sq. D eal, 7, 14 a n d  28 lb. 30 
S ta r , 6, 12 & 24 lb. . .  43
S ta n d a rd  N avy , 7%, 15

& 30 lb ............................... 34
T en  P enny , 6 & 12 lb. 35 
T ow n T alk , 14 oz. . .  31 
Y ankee  G irl, 12 & 24 30

S crap
All R ed, 5c ...................  5 76
Am. U nion S c rap  . . . .  5 40
B ag  P ipe , 5c .................  5 88
C utlas, 2% oz...................  26
Globe S crap , 2 oz........... 30
H ap p y  T h o u g h t, 2 oz. 30 
H oney  Com b Scrap , 6c 5 76 
H o n est S crap , 5c . . . .  1 55 
M ail P ouch , 4 doz. 5c 2 00
Old Songs, 5c ............... 5 76
Old T im es, % gro . . .  5 60 
P o la r  B ear, 5c, % gro . 5 76 
R ed  B and , 5c % gro . 5 76 
R ed  M an  S crap  5c . .  1 42
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12 13 14
S crapp le , 5c p k g s ............. 48
S ure  S hot, 5c 1-6 gro. 5 76 
Y ankee G irl Scrap , 2oz. 5 76 
P an  H and le  S crp  % gr. 5 76 
P each y  Scrap , 5c . . . .  5 76 
U nion W o rk m an  2% 6 00

Sm oking
All L eaf, 2 «4 & 7 oz. 30
BB, 3% oz.......................  6 00
BB, 7 oz..............................12 00
BB, 14 oz.........................  24 00
B agdad, 10c tin s  . . . .  1152
B adger, 3 oz..................... 5 04
B adger, 7 oz................... 11 52
B anner, 5c .....................  5 76
B anner, 20c ..................... 1 60
B anner, 40c ................... 3 20
Bfelwood, M ix ture , 10c 94
Big Chief, 2% oz. . .  6 00
Big Chief, 16 oz...........  30
Bull D urham , 5c ......... 5 85
Bull D urham , 10c . . .  11 52 
Bull D urham , 15c . . .  17 28 
Bull D urham , 8 oz. . .  3 60 
Bull D urham , 16 oz. . .  6 72
Buck H orn , 5c ........... 5 76
B uck H orn , 1 0 c ...........11 52
B ria r  P ipe, 5c ...........  6 00
B ria r  P ipe, 10c ......... 12 00
B lack Sw an, 5c ...........  5 76
B lack  Sw an, 14 oz. . .  3 50
Bob W hite , 5c ...........  6 00
B ro therhood , 5 c ........... 6 00
B ro therhood , 10c . . . .  11 10 
B ro therhood , 16 oz. . .  5 05
C arn iva l, 5c ...................  5 70
C arn ival, % oz...............  39
C arn iva l, 16 oz............... 40
C ig a r C lip 'g . Jo h n so n  30
C igar C lip 'g. S eym our 30
Id en tity , 3 & 16 oz. . .  30
D arby  C ig a r C u ttin g s  4 50 
C o n tin en ta l Cubes, 10c 90
Corn C ake, 14 oz.......... 2 55
Corn Cake. 7 oz...........1 45
C orn Cake. 5c ...............5 76
C ream , 50c pa ils  . . . .  4 70 
C uban S ta r, 5c foil . .  5 76 
C uban S ta r, 16 oz pa ils  3 72
C hips, 10c .....................  10 30
Dills B est, 1% oz..........  79
Dills B est, 3% oz........... 77
Dills B est, 16 oz........... 73
Dixie K id, 5c ........... 48
D uke’s M ix., 5c ........... 5 76
D uke 's  Mix, 10c ___  11 52
D uke 's  Cam eo, 5c . .  5 76
D rum , 5c .......................  5 76
F. F. A. 4 oz...................5 04
F. F. A. 7 oz............... 11 52
F ash ion , 5c ...................  6 00
F ashion , 16 oz...............  5 28
Five B ros., 5c ........... 5 76
F ive B ros., 1 0 c ........... 10 53
F ive  cen t c u t P lu g . . 29
F  O B 10c ...................  11 52
F o u r R oses, 1 0 c ........... 96
Fu ll D ress, 1% oz. . .  72
Glad H an d , 5c ........... 48
Gold Block, 10c ......... 12 00
Gold S ta r, 50c p a il . .  4 70 
G ail & Ax N avy , 5c 5 76
G row ler, 5c ...................  42
G row ler, 10c .................  94
G row ler, 20c ............... 1 85
G ian t, 5c .......................  5 76
G ian t, 40c .......................  3 96
H an d  M ade, 2% oz. . .  50
H azel N u t, 5c ...............  5 76
H oney  Dew, 10c . . . .  12 00
H u n tin g , 5c ....................... 38
I X  L, 5c .......................  6 10
I X  L ,, in  p a l l s ........... 3 90
J u s t  S u its , 5c ...............  6 00
J u s t  S u its, 10c ...........  12 00
K iln  D ried , 25c ...........  2 45
K ing  B ird, 7 oz.............. 2 16
K in g  B ird, 10c ...........  11 52
K in g  B ird , 5c ...............  5 76
L a  T u rk a , 5c ...............  5 76
L ittle  G iant, 1 lb ..........  28
L ucky S trike , 10c . . . .  96
Le Redo, 3 oz...........  10 80
Le Redo, 8 & 16 oz. 38
M yrtle  N avy. 10c . . . .  11 52
M yrtle  N avy, 5 c ...........5 76
M ary land  Club, 5c . . .  50
M ayflow er, 5c ............... 5 76
M ayflow er, 10c ................  96
M ayflow er, 20c .............  1 92
N ig g er H a ir, 5 c ...........  6 00
N ig g er H a ir, 10c . . . .  10 70 
N ig g er H ead , 5c . . . .  5 40 
N ig g er H ead , 10c . . . .  10 56
Noon H our, 5c ................  48
Old Colony, 1-12 gro. 11 52
Old Mill, 5c ...................  5 76
Old E ng lish  C urve l% oz. 96
Old Crop 5c ...................  5 76
Old Crop, 25c ................... 20
P . S., 8 oz. 30 lb. cs. 19
P. S., 3 oz., p e r  gro . 5 70
P a t H and , 1 oz............... 63
P a tte rs o n  Seal, 1% oz. 48
P a tte rs o n  Seal, 3 oz. . .  96
P a tte rs o n  Seal, 16 oz. 5 00
P eerless , 5c ...................  5 76
P eerless , 10c c lo th  . .  11 52 
P ee rle ss , 10c p a p e r  ..1 0  80
P eerless , 20c ...............  2 04
P eerle ss , 40c .................  4 08
P laza , 2 gro. c s ........... 5 76
Plow  Boy, 5c ...............  5 76
Plow  Boy, 10c ...........  11 40
Plow  Boy, 14 >z.................4 70
P edro , 10c ...................  11 93
P r id e  of V irg in ia , 1% 77
Pilo t, 6c ..............................5 76

P ilo t, 7 oz. doz...........  1 05
P ilo t, 14 oz. doz...........2 10
P rin ce  A lbert, 5c . . . .  48
P rin ce  A lbe rt, 10c . . . .  96
P rin ce  A lbert, 8 oz. . .  3 84 
P r in ce  A lbert, 16 oz. . .  7 44 
Q ueen Q uality , 5c . . . .  48
Rob Roy, 5c foil . . . .  5 76 
Rob Roy, 10c g ro ss  . .1 0  52
R ob Roy, 25c doz.......... 2 10
Rob Roy, 50c doz.......... 4 10
S. & M., 5c g ro ss  . . . .  5 76
Sf. & M., 14 oz., doz. . .  3 20 
Sold ier Boy, 5c g ro ss  5 76 
S o ld ier Boy, 10c . . . .  10 50
S oldier Boy, 1 !b ...........4 75
S w eet C aporal, 1 oz. . .  60
S w eet L o tus, 5 c ........... 6 00
S w eet L o tus. 10c . . . .  12 00 
Sw eet L o tus, p e r  dz. 4 35 
S w eet R ose, 2% oz. . .  30 
S w eet T ip  Top, 5c . .  50 
S w ee t T ip  T op, 10c . .  1 00 
Sw eet T ips, % gro . . .  10 08
Sun C ured , 10c ............. 98
S u m m er T im e, 5c . . . .  5 76 
S u m m er T im e, 7 oz. . .  1 65 
S u m m er T im e, 14 oz. 3 50 
S tan d a rd , 5c foil . . . .  5 76 
S ta n d a rd , 10c p a p e r  . .  8 64 
Seal N . C., 1% c u t p lu g  70 
Seal N . C. 1% G ran . 63 
T h ree  F e a th e rs , 1 oz. 48 
T h ree  F e a th e rs , 10c 11 52 
T h ree  F e a th e rs  a n d  

P ip e  co m bina tion  . .  2 25 
Tom  & J e r ry . 14 oz. . .  3 60 
T om  & J e r ry , 7 oz. . .  1 80
T om  & Je rry , 3 oz..........  76
T ro u t L ine, 5c ........... 5 90
T ro u t L ine, 1 0 c ............. 11 00
T u rk ish , P a tro l , 2-9 5 76
T uxedo, 1 oz. b ag s  . .  48
T uxedo , 2 oz. t in s  . .  96
T uxedo, 20c ...................  1 90
T uxedo, 80c t in s  . . . .  7 45
T w in  O aks, 10c ........... 96
U nion L ead er, 50c . . . .  5 10 
U nion L ead er, 25c . .  2 60 
U nion L ead er, 10c . .  11 52
U nion  L ead er, 5 c .........6 00
U nion W o rk m an , 1% 5 76
U ncle Sam , 10c ......... 10 80
U ncle  Sam , 8 oz........... 2 25
U. S. M arine, 5c ----- 5 76
V an  B ibber, 2 oz. t in  88 
V elvet, 5c pouch  . . . .  48
V elvet, 10c t in  .................. 96
V elvet, 8 oz. t in  . . . .  3 84
V elvet, 16 oz. c a n -----7 68
.Velvet, co m bina tion  cs 5 75
W a r  P a th , 5c ...............  6 00
W a r  P a th ,  2 0 c ................. 1 60
W av e  L ine, 3 oz........... 40
W av e  L ine, 16 oz..........  40
W ay  up, 2% oz.............. 6 75
W ay  up, 16 oz. p a ils  . .  31
W ild  F ru it ,  5 c ..................5 76
W ild  F ru it ,  10c ......... 11 62
Y um  Yum , 5c ...............  6 00
Y um  Y um , 10c ......... 11 52
Y um  Yum , 1 lb., doz. 4 80

T W IN E
C otton , 3 p ly  ................. 25
C otton  4 p ly  ................. 25
J u te ,  2 p ly  ..................... 14
H em p, 6 p l y ......................13
F lax , m edium  ................. 24
W ool, 1 lb . b a le s  . . .  9%

V IN E G A R
W h ite  W ine , 40 g ra in  8% 
W h ite  W ine. 80 g ra in  11% 
W h ite  W ine, 100 g ra in  13 
O akland  V in eg ar & P ick le

Co’s B ran d s. 
H ig h lan d  app le  c ider ..1 8  
O akland  app le  c id e r . .  13 
S ta te  Seal s u g a r  . . . .  11 
O ak land  w h ite  p ick ling  10 

P ac k ag e s  free.
W IC K IN G

No. 0, p e r  g r o s s ...........30
No. 1, p e r  g ro ss  . . . .  40 
No. 2, p e r  g ro ss  . . . .  50 
No. 3, p e r  g ro ss  . . . .  75

W O O D E N W A R E
Baskets

B ushels  ...........................  1 00
B ushels, w ide b an d  . .  1 15
M ark e t . . . . . ' .................  40
S plin t, la rg e  ...............  3 50
Splin t, m ed ium  ........... 3 00
Splin t, s m a l l ................... 2 75
W illow , C lothes, la rg e  8 25 
W illow , C lothes, sm all 6 75 
W illow , C lothes, m e’m  7 50

B utter Pates
O vals

% lb ., 250 in  c ra te  . . . .  35 
% lb ., 260 in  c ra te  . . . .  35
1 lb ., 250 in  c ra te  ............40
2 lb ., 250 in  c ra te  ............50
3 lb ., 250 in  c r a t e ...........70
5 lb ., 250 in  c ra te  .........90

W ire  E n d
1 lb., 250 in  c ra te  . .  ..3 5
2 lb., 250 in  c ra te  ____ 45
3 lb., 250 in  c ra te  . . . .  55
5 lb., 250 in  c ra te  ____ 65

Churns
B arre l, 5 gal., each  . .  2 40
B arre l 10 ga l., each  ..2  55 

C lo thes P in s  
R ound  H ead

4% inch, 5 g ro ss  ........... 65
C artons, 20 2% doz. bxs 70 

E gg  C ra te s  and  F illers  
H u m p ty  D um pty , 12 dz. 20
No. 1 com plete  ...............  40
No. 2, com plete  ...............  28
C ase No. 2, fillers, 15

se ts  ...............................  1 35
C ase, m edium , 12 s e ts  1 15

Faucets
C ork lined, 3 in ................  70
C ork lined, 9 in ................  80
C ork  lined , 10 in ..  90

Mop Sticks
T ro ja n  sp rin g  ...............  90
E clip se  p a te n t s p rin g  85
No. 1 com m on ...............  80
No. 2 p a t. b ru sh  ho ld e r 85
Idea l No. 7 ...................  85
121b. co tto n  m op h e ad s  1 45

P a lls
2-hoop S ta n d a rd  . . . .  2 00
2- hoop S ta n d a rd  . . . .  2 25
3-  w ire  C able . 2 30
F ib re  ...............................  2 40
10 qt. G alvan ized  . . . .  1 70 
12 qt. G alvanized  . . . .  1 90 
14 q t. G alvan ized  ___  2 10

Toothpicks
B irch , 100 p ack ag es  . .  2 00
Id ea l .................................. 85

Traps
M ouse, wood, 2 holes 22
M ouse, wood, 4 holes 45
M ouse, wood, 6 holes 70
M ouse, tin , 5 holes . . . .  65
R at, wood .......................  80
R at, sp rin g  ...................  75

Tubs
20-in .S ta n d ard , No. 1 8 00 
18-in. S ta n d a rd , No. 2 7 00 
16-in. S ta n d a rd , N o. 3 6 00
20-in. Cable, No. 1 . .  8 00 
18-in. Cable, No. 2 ' . . . . .  7 00 
16-in. C able, No. 3 . . . .  6 00
No. 1 F ib re  ................. 10 25
No. 2 F ib re  ..................... 9 25
No. 3 F ib re  ..................... 8 25
L a rg e  G alvanized  . .  5 75 
M edium  G alvan ized  . .  5 00 
Sm all G alvan ized  . . . .  4 25 

W ash b o ard s
R an n e r Globe ................. 2 50
B rass , S ingle ............... 3 25
G lass, S ingle ...............  3 25
Single A cm e ................... 3 15
Double P e e r l e s s ...........  3 75
Single P ee rle ss  ............. 3 25
N o rth e rn  Q ueen . . . .  3 25
D ouble D uplex  ............. 3 00
Good E nough  ............... 3 25
U n iv e rsa l .........................  3 15

W indow  C leaners
12 in ...................................... 1 65
14 in ...................................... 1 85
16 in .....................................  2 30

W ood Bowls
13 in. B u tte r  ................. 1 50
15 in. B u tte r  ................. 2 06
17 in. B u tte r  ................. 3 75
19 in. P u t t e r  ................. 6 00
A sso rted , 1 3 -1 5 -1 7____ 3 00
A sso rted , 15-17-19 . . . .  4 25

W R A P P IN G  P A P E R
C om m on S traw  ...........  2
F ib re  M anila, w h ite  . .  3 
F ib re  M anila, co lored  4
No. 1 M an ila  .................  4
C ream  M an ila  ...............  3
B u tc h e rs ’ M an ila  . . . .  2% 
W ax  B u tte r , s h o r t  c ’n t  10 
W ax  B u tte r , fu ll c o u n t 15 
W ax  B u tte r , rolls . . . .  12

Y E A S T  C A K E
M agic, 3 doz.................. 1 15
S unligh t, 3 doz...............1 00
S unligh t, 1% doz...........  50
Y eas t F oam , 3 doz. . .  1 15 
Y east F oam , 1% doz. 58

A X L E  G R EA SE

1 lb. boxes, p e r  g ro ss  9 00 
3 lb. boxes, p e r  g ro ss  24 00

B A K IN G  P O W D E R  
Royal

10c s lxe  . .  90 
% lb can s  1 35 
6 oz. c an s  1 90 
% tb . c an s  2 50 
% lb can s  3 75 
l ib  c an s  4 80 
31b can s  13 00 
5!b can s  21 10

C IG ARS
Jo h n so n  C ig a r Co.’s  B ran d

s. c. w., 1,000 lo ts  . . . . .  31
E l P o r ta n a  . . . . 33
E v en in g  P re s s . 32
E x e m p la r  . . . . . 32

W orden  G rocer Co. B rands.
C an ad ian Club.

L ondres, 50s, w ood . . . . 35
L ondres, 25s, tin s  . . . . 35
L ondres, lo ts, 30s . . . . . 10
Old Master Coffee

Old M as te r  .....................  31
San M arto  .......................  _
P ilo t ....................................

T E A
R oyal G arden , %, %

a n d  1 lb ............................ 40
T H E  BOUR CO., 

TO L E D O . O.
C O F F E E
Roasted

D w in n e ll-W rig h t Co’s B ’ds

W h ite  H ouse, 1 lb  ...............
W h ite  H ouse, 2!b ...............
E xcelsio r, B lend, l ib  .........
E xcelsio r, B lend, 21b ...........
T ip  Top, B lend, l i b  ...........
R oyal B lend ...........................

R oyal H ig h  G rade  ...............
S u p erio r B lend .....................
B oston  C om bination  .............

D is trib u te d  by  Ju d so n  
G rocer Co., G rand  R ap id s; 
Lee & C ady, D e tro it; S y­
m ons B ros. & Co., S ag i­
naw ; B row n, D av is  & W a r­
ner, J ac k so n ; G odsm ark , 
D u ran d  & Co., B a ttle  
C reek ; F ie lb ach  Co., T o ­
ledo.

Apex H a m s .......................
A pex B acon  ................... ..
A pex L a rd  ............... .
E xce ls io r H a m s  .............
E x ce ls io r B a c o n .............
S ilver S ta r  L a rd  ...........
S ilver S ta r  L a rd  ...........
F am ily  P o rk  ...................
F a t  B ack P o rk  .............

P r ice s  quo ted  upon ap p li­
cation , H am m ond, S tand is ti 
& Co., D e tro it, M ich.

S A F E S

F u ll line  o f  Are a n d  b u r ­
g la r  p roo f s a fe s  k e p t  In 
s to ck  by  th e  »T radesm an  
C om pany. T h irty -f iv e  sizes 
a n d  s ty le s  on h an d  a t  all 
tim es—tw ice  a s  m an y  safes  
a s  a re  c a rrie d  by  a n y  o th e r  
house  in th e  S ta te . I f  you 
a re  u nab le  to  v is it  G rand  
R ap id s  a n d  Inspect th e  line 
personally , w rite  fo r  qu o ­
ta tio n s .

The only
5c

C leanser
G uaranteed to  

equal the 
best 10c kit da

80 • C A N S • $2.80

SO A P
L a u tz  B ros .’ 4b Co. 

A cm e, 30 b a rs , 75 tbs. 4 00 
Acm e, 25 ba rs , 75 tbs. 4 00 
Acm e, 25 b a rs , 70 lbs. 3 80
Acm e, 100 cak es  ...........3 00
Big M aster, 100 b locks 4 00
G erm an  M ottled  ........... 3 15
G erm an  M ottled , 5 bx. 3 15 
G erm an  M ottled , 10 bx. 3 lo  
G erm an  M ottled , 25 bx. 3 05 
M arseilles, 100 c ak es  . .6  00 
M arseilles, 100 cks. 5c 4 00 
M arseilles, 100 ck  to ll 4 00 
M arseilles, % box to il 2 10

P ro c to r  &  G am bie
L enox .............................
Ivory , 6 oz.....................
Ivory, 10 oz................. '
S ta r  .........................

Lu.
. 3 00 
. 4 00 
. 6 75 
. 3 35

T rad esm an  Co.’s  B ran d  
B lack  H aw k , one box 2 50 
B lack  H aw k , five b x s  2 40 
B lack  H aw k , te n  bxs 2 25

A. B. W rls ley
Good C h e e r ..................... 4 oo
Old C o u n t r y ...................  2 40

Soap P ow ders  
Snow  Boy, 24s fam ily

s i z e .................................
Snow  Boy, 60 5s
Snow  Boy, 100 5 c ___
Gold D ust, 24 la rg e  .
Gold D ust, 100 5 c .........
K irkoline, 24 4!b...........
P ea rline  .........................
S o a p in e .............................
R au b itt’s  1776 ............. ."
R oseine ...........................
A rm o u r’s .......................
W isdom  .........................

8 75
2 40
3 75
4 50 
4 00 
2 80
3 75
4 00
5 75 
2 60 
3 70 
3 SO

Soap C om pounds
Jo h n so n ’s F in e  ...........  5 10
Jo h n so n ’s X X X  ........... 4 35
R ub-N o-M ore  ...............  3 35
N ine O’clock .................  3 30

Scouring
E noch  M organ ’s  Sons

Sapolio, g ro ss  lo ts  . . . . 9  60 
Sapolio, h a lf  gro. lo ts  4 85 
Sapolio, s ing le  boxes 2 40
Sapolio, h an d  ...............  2 40
S courine M an u fac tu rin g  Co. 
Scourine, 50 cak es  . . . , 1  80 
S courine, 100 cak es  . . . 3  50

Conservative investors Patronize 
Tradesman Advertisers

We Manufacture

Public Seating
Exclusively

Churches We furnish churches of all denominations, designing and 
v i i u i v u v o  building to harmonize with the general architectural 
scheme—from the most elaborate carved furniture for the cathedral to the 
modest seating of a chapel.

S c h o o l s  The fact that we have furnished a large majority of the city 
u v u u u i o  and district schools throughout the country, speaks volumes 
for the merits of our school furniture. Excellence of design, construction 
and materials used and moderate prices, win.

I O d P A  H n l l c  specialize Lodge. Hall and Assembly seating 
L ,u u a v  1 I W ,,°  Our long experience has given us a knowledge of re­
quirements and how to meet them. Many styles in stock and built to order 
including the more inexpensive portable chairs, veneer assembly chairs, and 
luxurious upholstered opera chairs.

Write Dept. Y.

Hmerican Seating Company
215 Wabash Ave. CHICAGO, ILL.

G R A N D  RAPIDS N E W  YORK BOSTON PHILADELPHIA
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BUSINESS-W ANTS DEPARTM ENT
Advertisements inserted under this head for two cents a word the first insertion and one cent a word for each subsequent 

continuous insertion. No charge less than 25 cents. Cash must accompany all orders.

B U S IN E S S  C H A N C E S .

F o r  Sale—G eneral m e rch an d ise  s to re , 
invoices $3,500 o r $4,000. O th e r bu s in ess  
to  a t te n d  to. J .  W . Gaffield & Son,
Six L akes, Mich._____________________ 664

W an ted —F if ty  fe e t h a rd w a re  shelving-, 
s ix  cash  ca rr ie rs , one g roce ry  coun te r.
W. J . G onderm an , F lin t, M ich. 663 

F o r  Sale—F eed  m ill in  a  good fa rm in g
locality . Good loca tion  fo r h an d lin g  hay , 
g ra in  an d  feed. A ddress  N elson J .
W yckoff, S u m m it C ity , M ich._______662

D e tro it p ro p e rty  to  ex ch an g e  fo r s to ck  
m erch an d ise . T h ree  s to ry , fo u rteen  room , 
solid b rick  residence, h a lf block off W ood­
w ard  av enue , in  tw o  h a lf  m ile c irc les, 
used  a s  room ing  house. Incom e tw o  h u n ­
d red  m on th , room s a lw ay s  filled. Sm all 
expense, h o t w a te r  h e a t , p rice  $15,000, 
m o rtg ag e  $4,000 a t  5 p e r  c en t. W ill p ay  
cash  d ifference  up  to  $5,000. T h is  fine 
chance  fo r m e rc h a n t to  tu rn  h is  s to ck  
in to  m oney, th is  p ro p e rty  w o rth  $3,000 
m ore th a n  I  am  a sk in g  in  th is  tra d e . 
A ddress  125 W es t 7 th  St., F lin t, M ich.______________________  666

W an ted —M erchand ise  s to ck s  in  e x ­
change  fo r choice P ecos V alley, T exas, 
ir r ig a ted  land. S co tt L ane , S p rin g p o rt,
M ich._________________________________ 661

D ry  goods, g roce rie s , e tc ., new  stock , 
$2,500; new  bungalow  hom e; fru its , flow ­
ers , e tc .; $1,200. B arbour-M cD ona ld  Co., 
A lvin, T exas. 660

O ne h u n d red  m illion w e s te rn  p ine. I 
will c o n tra c t to  g roup  one h u n d red  m il­
lion fe e t w e s te rn  p ine  in E a s te rn  O regon, 
p rice  $1 p e r M .; 65 p e r  c en t p ine, b a l­
an ce  fir an d  la rch , fine q u a lity  a n d  con ­
v en ien t fo r ra ilro ad  ex ten sio n . One h u n ­
d red  m illion fe e t fo res t re se rv e  p ine  can  
be secu red  th e re w ith  w hen  you w ish  to  
op e ra te . J .  V. L eC lair, L ew iston , Idaho .
________________________________________658

D ru g  S tore— T he b e s t lo ca ted  s to re  in  
N ew  M exico; do ing  good b u s in ess ; b e s t 
c lim a te  in th e  U n ited  S ta te s  fo r anyone  
w ith  lung  troub le . Box 239, A lbuquerque ,
N. M._________________________________657

F o r S a le—'Stock of b oo ts  an d  shoes in 
a  good live tow n, good fa rm in g  c o u n try  
su rro u n d in g . S tock  a n d  fix tu re s  will in ­
v e n to ry  $5,000. M ust sell a t  once. A d­
d re ss  No. 656, c a re  T rad e sm a n . 656 

N otice—If you w a n t c a sh  fo r yo u r 
s to ck  of m erch an d ise , w r ite  to  th e  M er­
c h a n t’s A uction  Co., R eedsburg , W is.,
i t  w ill p ay  you._____________________ 655

F o r  Sale—O ne O liver ty p e w rite r , No. 
5. One W ales  ad d in g  m ach ine. One ice 
box. A. T . P e a rso n  P ro d u ce  Co., G rand
R apids._______________________________ 653

I have  a t  B ru n sw ick , M o., one b ig  fine 
s to re  bu ild ing , 40 x  140, fu ll tw o  s to rie s , 
fac in g  th e  n o rth  an d  so u th  on tw o  
s tre e ts  an d  h a s  th re e  b ig  show  w indow s; 
e lec tric  lig h ts  an d  w a te r  w o rk s  In b u ild ­
ing ; five a p a r tm e n ts  fo r  liv in g  room s on 
th e  second floor. I t  h a s  th e  b e s t loca­
tio n  in th e  to w n  of 2,500, on th e  m ain  
line  of th e  W ab ash  R ailroad , b e tw een  
K a n sa s  C ity  a n d  M oberly, Mo. A lso a  
fu rn itu re  s tock  in  th is  bu ild ing , p u t in 
in  M ay, th is  y ea r . W ill invoice $3,000. 
P r ic e  of bu ild ing , $13,000. O w ning  in  
th e  neighborhood  of 1,100 a c re s  o f land  
a t  W au sau k ee . W is., I  d e s ire  to  tra d e  
th is  p ro p e rty  fo r lan d  o r a  fu rn itu re  o r 
h a rd w a re  s to ck  in  th e  S ta te  o f W isco n ­
sin  an d  a s  n e a r  'W a u sa u k e e  a s  possible. 
Also o th e r  p ro p e rty , I  h av e  fo r  sa le  o r 
tra d e  fo r lan d  o r a  h a rd w a re  s to ck  in  
W isconsin . A ddress  J . W . N isb e th ,
B ev ier, Mo. ______ ______ ___________654

F o r  Sale o r  R en t—N ew  b rick  bu ild ing  
a n d  u p - to -d a te  soda  fo u n ta in . F in e  p lace 
fo r d ru g g is t. D. F . G able, T h ree  O aks,
M ich.____________ ____________________ 647

F o r  Sale— T ailo rin g  b u siness , located  
in L an sin g , M ich.; s to ck  invo ices a t  
$2,600; b e s t  bu s in ess  lo ca tio n  in  th e  c ity ; 
lease  fo r  tw o  y e a rs ;  b u s in ess  e s tab lish ed  
fo r  th ir ty - tw o  y e a rs ;  s u its  I m ak e  v a ry  
from  $35 to  $60; b e s t  tra d e  in  c ity ; re a ­
son fo r  selling , leav in g  c ity . E n q u ire
T. H . Sedina, L an s in g , M ich. 650

B u sin e ss  b lock  on m a in  s t r e e t  of T ra v ­
e rse  C ity  fo r  sa le  o r  re n t. T h e  bu ild in g  
is 25 x  150 fee t, b rick , tw o  s to r ie s  h igh  
a n d  fu ll b a sem en t. F o r  fu r th e r  p a r tic u ­
la rs  a d d re ss  A tto rn ey , c -o  C oun ty  C lerk,
T rav e rs e  C ity, M ich. _____________ 648

W an ted —E v e ry  d e a le r  in  U . S. to  o rd e r 
from  h is  jobber, o r  sen d  d irec t, fo r  th e
X. L. c o n ta in e r  opener, p ric e  50c. It*s
n o t a  g rap h ap h o n e  b u t  i t  sp ea k s  fo r i t ­
self. Jo h n  L. W ash b u rn e , M fgr., R ock
F alls . 111. ___________________________652

F o r Sale—A n e stab lish ed  m illin ery  a n d  
lad ies ’ fu rn ish in g  goods b u s in ess . S tock, 
f ix tu res  an d  lease  inc luded . L o ca tio n  
fine. R easo n ab le  re n t.  I f  in te re s te d  
w rite  T h e  M dores Oo., B a t t le  C reek ,
M ich. ________ ________  627

$1,500, w ith  serv ices , to  in v e s t In d ry  
goods o r  g e n e ra l s to re  by  h u s tlin g  d ry  
goods m an. E x p e rien ced  bu y er, m a n a g e r  
a n d  a d v e r tis e r . A d d ress  612, c a re  T ra d e s ­
man. 612

F o r sa le  o r exchange , c ash  g ro ce ry  an d  
h a rd w a re . W ill consider a  dw e lling  o r 
sm all fa rm . J . N. D ouglas. B elv idere,
IU.____________________________________ 646

F o r  Sale—H a rd w are  s to ck  in  good 
tow n 2,000 p o p u la tion , on ly  one o th e r  
s to ck  in  tow n. My s to ck  w ill in v en to ry  
$5,500. A ddress  No. 645, c a re  T ra d e s ­
m an. 645

F o r Sale  o r T rad e—O n e-h a lf in te re s t  
in g reenhouse , do ing  $5,000 bu sin ess  
y early . Could do m ore. W m . C u rrie r, 
E lk h a r t, Ind . 644

F o r Sale—Good clean  s to ck  of d ry  goods, 
g ro ce rie s  a n d  no tions, e v e ry th in g  new . 
B es t lo ca tio n  in  to w n  of 500, on G rand  
T ru n k  R ailroad . S tock  w ill in v en to ry  
ab o u t $3,000. M ust sell on  acc o u n t s ick ­
ness, a s  I am  n o t ab le  to  be  in  s to re  
m uch. H av e  nice c ream  s ta t io n  in  con ­
n ection  th a t  p ay s  w ell. A d d ress  F . L. 
C lark , D ryden , M ich. 643

B usiness  o p p o rtu n ity  a t  H a rb o r 
Springs, th e  busy  tow n. T h e  boo t an d  
shoe s to ck  of th e  la te  A n d rew  J . G ruver, 
deed., fo r sale, invoice $2,600. F o r  te rm s  
a d d re ss  T h o m as L in eh an , A d m in is tra to r
of E s ta te .____________________________ 642

F o r Sale—'F u rn itu re  s to re  in  a  good 
tow n ; on acco u n t of poo r h ea lth . A d­
d re ss  M. S. H olland , W aterv ille , W ash .
______________________________________ 641

F o r Sale—G eneral s tock , a b o u t $10,000, 
m ostly  d ry  goods an d  shoes, g ro ce ry  d e ­
p a rtm e n t, all in fine cond ition . E s ta b ­
lished e ig h teen  y e a rs  in  co u n ty  s e a t  of 
a  fine co u n ty  in  C en tra l M ichigan. B est 
location  an d  b e s t b u s in ess  in  city , re n ts  
low. w ould red u ce  s to ck  to  s u it buyer. 
A ddress No. 639, c a re  M ich igan  T rad e s -
m an.__________________________________ 639

A utom obile  t ir e  a n d  accesso ry  b u s i­
ness  fo r sa le ; m ail a n d  c ity  tra d e ; e s ­
tab lish ed  5 y e a rs ; b e s t lo ca tio n  in  c ity ; 
a b o u t $2,500 fo r s to ck  an d  eq u ipm en t. 
A utom obile  T ire  & V u lcan izing  W orks, 
1613 G rand  Ave., K a n sa s  C ity, Mo.
_______________________________________ 636

F o r  Sale—B ig d e p a r tm e n t s to re , la rg ­
e s t in coun ty . E x c e llen t o p p o rtu n ity , 
$16,000. A ddress W . E . E n sm in g e r  &
Co., L au re l, I n d .____________________ 637

F o r Sale—W ell loca ted  s tock  shoes  an d  
rubbers , w ith  e lec tric  shoe re p a ir in g  o u t­
fit, do ing  good p ay in g  business . A ddress 
632, c a re  T rad esm an . 632

F o r  Sale—A p a y in g  d ru g  b u s in ess  in 
good O klahom a tow n. S tock  co n sis ts  of 
d rugs, p a in t, oil, g lass , w a ll p a p e r  an d  
jew elry , an d  w ill invoice a b o u t $5,000, 
inc lud ing  soda fo u n ta in . N o d ead  stock . 
C heap  ren t. T e rm s c ash ; no tra d e  con ­
s idered . A ddress  No. 635, c a re  T ra d e s ­
man;__________________ 635

F o r Sale— One of th e  b e s t shoe  s to re s  
in S o u th e rn  M ichigan. Invo ice  ab o u t 
$9,000. O w ner w ish es  to  re tire . C ash 
only. A ddress  S, c a re  T rad esm an . 631 

F o r R en t—L a rg e  s to re  a t  E lm ira , 
M ich., $15 m o n th , w ith  liv in g  room s, fu r ­
nace, gas, shelv ing , tab les. W ould  e x ­
change  fo r m e rch ad n ise . A. W . S tein ,
F en to n , M ich.______________________624

F o r R en t—B est bu s in ess  c o rn e r in  tow n 
of 400 fo r g ro ce rie s  o r d ry  goods; 30 
fe e t f ro n t a n d  60 fe e t deep. Postoffice 
in  connec tion . A ddress  M rs. J .  F . C os-
tello, C avour, S. D.__________ 621

F o r Sale—Sm all s to ck  of g roce rie s , w ith  
good fix tu res, loca ted  in  one of th e  b e s t 
fa rm in g  to w n s in N o rth e rn  M ichigan. 
M ust be sold a t  once. E s ta te  m u s t be 
se ttled . Sm all in v e s tm en t. A ddress  A d- 
m in is tra to r , c a re  T rad e s m a n. 613

W an ted —Stock  of g e n e ra l m erchand ise , 
d ry  goods o r shoes. A ddress O. G. P rice , 
M acom b, 111.__________________________618

F o r  Sale—T h e  fu rn itu re  a n d  fix tu res, 
w ith  lease , of P . M. E lating  H ouse , 
T rav e rs e  C ity, M ich. W ho le  o r in p a r t,  
a t  a  sacrifice  of 40 p e r  cen t. R eason , 
o th e r  bu s in ess  o u t of c ity . E n q u ire  J .
F . H a ld am an , P . M. E a tin g  S o u se ,
T rav e rse  C ity, Mich.____________  617

W an ted  To E x ch an g e—480 a c re s  of 
C ass coun ty , M in n eso ta  lan d  fo r  m e r­
ch and ise . L ak e  R egion L an d  Co., P in e  
R iver. M inn. 542

G all S tones—B ilious colic is re s u lt;  no  
in d igestion  a b o u t i t ;  y o u r p h y s ic ian  can  
n o t cu re  you ; only one rem ed y  know n 
on e a r th ;  free  booklet. B raz ilian  R em - 
edy Co., Box 3021, B oston . M ass. 615 

B ig m oney in c a t tle  ra is in g , 6 p e r cen t, 
d iv idends g u a ran teed . Y our m oney  r e ­
tu rn e d  a t  th e  end of five y e a rs  a t  y o u r 
op tion . You g e t th e  benefit of th e  d iv i­
den d s  on c a t tle  grow ing , reg a rd le ss  of 
am o u n t. W e a re  o rg an iz in g  a  co rp o ra ­
tion  to  ra ise  c a t tle  on th e  rich  a lluv ia l 
soil of th e  M ississippi bo ttom . W e h av e  
th e  lan d  on w h ich  is  a n  ab u n d an ce  of 
p a s tu ra g e  an d  on w h ich  c a t t le  can  be 
ru n  th e  y e a r  round  w ith o u t feed  o th e r  
•than  th e  n a tu ra l  g ro w th  of g ra s se s  in 
su m m e r a n d  can e  in w in te r. T h is  we 
w an t to  p lace  a g a in s t  su ffic ien t m oney 
w ith  w h ich  to  s to ck  th is  lan d  w ith  c a t ­
tle . If  In te re s te d  w rite  us. T ennessee  
C a ttle  Co., D y ersbu rg , T enn . 607

F o r  Sale—D ru g  S to re  (R exall). G et 
fu ll p a r tic u la rs . A ddress  C. H . W ag n er, 
M ount P u la sk i, 111. 616

F o r  Sale—H IC K O R Y  A X L E S, 500 
p ieces Ohio s to ck  4 x 5 ,  4% x  5%, 5 x 6  
a n d  5% x  6%, 7 fe e t long  an d  up, a lso  
% in. pan e l pop lar, a ll w id th s . C harles 
F . Shiels & Co., C inc innati, Ohio. 610 

F o r  Sale—P a y in g  m e a t m a rk e t. A d- 
d re ss  P e te r  H olst, W au p aca , W is. 604 

E n tire  cost is  $25 to  se ll y o u r fa rm  o r 
business. G et p roposition  o r  lis t of p ro p ­
e rtie s  w ith  o w n er’s  ad d re sse s. P a rd e e  
B u sin ess  E xchange , T rav e rs e  C ity, M ich.
_______________________________________596

F o r Sale—H ickory  ax les, 500 p ieces 
Ohio s to ck  4 x 5 ,  4% x  5%, 5 x 6  and
5% x  6% ,  7 fe e t long  an d  up , a lso  % in. 
p an e l pop lar, all w id th s . C h arle s  F . 
Sh iels & Co., C inc inn a ti, Ohio. 610

F re e  fo r s ix  m o n th s , m y spec ia l offer 
to  in tro d u ce  m y m ag azin e  “ In v e s tin g  
fo r  p ro fit.” I t  is w o rth  $10 a  copy to  
anyone  w ho h a s  been  g e tt in g  p oo re r 
w hile th e  rich , rich e r. I t  d e m o n s tra te s  
th e  rea l e a rn in g  pow er of m oney and  
show s how  anyone, no m a tte r  how poor, 
can  acq u ire  riches. In v e s tin g  F o r Profit 
is  th e  only p ro g ressiv e  financial jo u rn a l 
published . I t  show s how  $100 grow s to  
$2,200. W rite  now  an d  I ’ll sen d  i t  six  
m o n th s  free . H  L. B arb er , 433, 28 W . 
Jac k so n  B lvd., C hicago. 448

C an fu rn ish  re tired  bu s in ess  m en, 
c le rk s, bo o k -k eep ers  a n d  o thers  fine 
fa rm s , 5 a c re s  a n d  up  to  1,000, n e a r  
ra ilw ay  s ta t io n s  an d  good m a rk e ts  
cheap ly  an d  on easy  p ay m en ts . W rite  
fo r p a r t ic u la rs  to  S tep h en so n  L an d  & 
L u m b er Co.. O conto. W is. 549

H e n ry  N oring , R eedsbu rg , W is., e x ­
p e r t  m e rch an d ise  au c tio n ee r an d  a u th o r 
of T he  S ec re t of S uccessfu l A u c tio n eer­
ing , closes o u t o r reduces s to ck s  of m e r­
chand ise . W rite  fo r d a te s  a n d  in fo rm a ­
tion;_____________________  336

W an ted —C lerk  fo r g en e ra l s to re . M ust 
be  sober an d  in d u s trio u s  a n d  h av e  som e 
prev ious  experience. R eferences  requ ired . 
A ddress S tore, c a re  T rad esm an . 242

H o te l W an ted —P ra c tic a l  ho te l fam ily  
w ould ta k e  a  long lease  of fu rn ish ed  
hotel in  good tow n, m u s t be  lead ing  com ­
m erc ia l $2 p e r d ay  hotel. Give d e ta ils  
in  firs t le tte r . W . S. H ull, L incoln, 111. 
_______________________________________566

I p ay  cash  fo r  s to ck s  o r p a r t  s to ck s  
of m e rch an d ise . M ust be  '»heap. H . 
K aufer, M ilw aukee, W is. 92

C ash  fo r y o u r bu s in ess  o r p ro p erty . I 
b rin g  bu y ers  an d  sellers  to g e th e r. No 
m a tte r  w h ere  loca ted , if you w a n t to  buy, 
sell o r ex ch an g e  a n y  k ind  of bu sin ess  o r 
p ro p erty , w rite  m e. E s tab lish ed  1881. 
F ra n k  P. C leveland, R eal E s ta te  E x p e rt, 
1261 A dam s E x p ress  B ldg., C hicago, 111.
______________________________________ 326

M erch an ts  P lea se  T ak e  N otice! W e 
h av e  c lien ts  of g ro ce ry  stocks , g en eral 
s tocks , d ry  goods s to ck s , h a rd w a re  stocks, 
d ru g  stocks. W e h av e  on o u r l is t  a lso  a  
few  good fa rm s  to  exchange  fo r such  
stocks. A lso c ity  p ro p e rty . If  you w ish  
to  sell o r exch an g e  y o u r b u s in ess  w rite  
us. G. R. B usiness  E x ch an g e , 540 H o u se ­
m an  B ldg., G rand  R apids, M ich. 859-

Com e To C alifo rn ia—W e sell b a k e ry  
an d  can d y  s to re s  only. W rite  fo r lis t. 
B a k e rs ’ & C onfectioners ' S ales B ureau , 
Los_A ngeles. Cali. 494

S afes  O pened—W. L. Slocum , sa fe  e x ­
p e r t an d  locksm ith . 97 M onroe Ave., 
G rand  R ap id s . M ich. 194

W ill p ay  cash  fo r s to ck  of shoes  and  
rubbers. A ddress 1C. J .  O., c a re  T ra d e s ­
m an. 221

H E L P  W A N T E D .
W an ted —A n experienced  g ro ce ry m an  to  

tak e  charge, a lso  m oney to  in v e s t in th e  
bu s in ess  o f th e  g ro ce ry  d e p a r tm e n t of 
o u r d e p a r tm e n t s to re . A  good ch an ce  fo r 
a  live ' w ire. A d d ress  No. 659, c a re
T rad e sm an ._______  659

W an ted—M an w ith  good s to ck  m e r­
ch an d ise  to  jo in  o u r s tock , ta k in g  in ­
te re s t  in o u r d e p a r tm e n t s to re  w ith  
sa la ried  position . A ddress T h e  M ark ley  
Big S to re  Co., M in ra l C ity. Ohio. 665 

W an ted —A gen ts  to  sell o u r C ost a n d  
Selling  P rice  M arkers. T h ey  ap p ea l to  
a ll c la sses  of m e rch an ts . A sp lend id  
sideline. B ig  m oney. S m all in v estm en t. 
F o r  p a r tic u la rs  w rite  th e  M & M  S tam p  
Co., E m poria , K an . 638

W an ted —C lo th ing  sa le sm an  to  open a n  
office and  ta k e  o rde rs  fo r  th e  b e s t th e re  
is  in  ta ilo rin g . A n a c tiv e  m an  is  c e r­
ta in  to  s tab lish  a  v e ry  lu c ra tiv e  b u s i­
ness  w ith  th is  line. W rite  fo r in fo rm a­
tion. E. L. Moon, G eneral A gen t, C olum - 
bus, Ohio. 591

Look H e re  M erchan ts! You can  col­
lect all yo u r old g iven  up  a cco u n ts  y o u r­
self by ou r new  p lan . E nclose  s tam p  fo r 
sam ple  an d  fu ll p a rtic u la rs . P ek in  Book 
Co., D e tro it. M ich. 512

T ry  a  “ w a n t a d .”  in  th e  T rad esm an  and 
w a tch  resu lts .

Safes That Are Safe

SIMPLY ASK US 
“Why do your safes save their 

contents where others fail?”
SAFE SAFES

Grand Rapids Safe Co. 
Tradesman Building

DO YOU GET OUR

Quotation Sheet
It contains the last bid and asked prices, the dividends 

being paid, investment return at current market and time 
of payment on a number of securities of interest to in­
vestors in Michigan and vicinity. Also a brief review of 
the market conditions.

On request we will be pleased to place your name on 
our list.

HOWE, CORRIGAN & CO.
INVESTM ENTS

Michigan Trust Bldg. Grand Rapids, Michigan

WE BUY SELL QUOTE  
Commonwealth Power Railway & Light
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Manufacturing Matters.
D etroit—The F. M. Sibley Lumber 

Co. has increased its capital stoc 
from $100,000 to $200,000.

Port H uron—The Port Huron 
Lumber Co. has increased its capital 
stock from $30,000 to $100,000.

D etroit—P. A. Gordon has retiree' 
from the Kanouse-Gordon Lumber 
Co. and it is now the H. W . Kanouse 
Lumber Co.

D etroit—The H. L. W illing Co., 
manufacturer of overalls, shirts, etc., 
has increased its capital stock from 
$25,000 to $100,000.

H artford—F. G. Swartz has sold 
his bakery and store building to 
Charles U nrath, who will take posses­
sion in the spring.

E ast Jordan—F. H. Bennett has 
sold his bakery to J. M acEachran, 
w'ho will continue the business under 
the style of the City Bakery.

Pinconning—The old stave and 
heading plant here was recently taken 
over by J. T. Wylie & Co. of Sag­
inaw. It is to be dismantled and the 
machinery removed and sold.

D etroit—The General Screw P ro ­
ducts Co. has engaged in business 
with an authorized capital stock of 
$1,000, of which $500 has been sub­
scribed and $250 paid in in cash.

D etroit—The National Pattern  & 
M anufacturing Co. has engaged in 
business with an authorized capital 
stock of $5,000, which has been sub­
scribed and $2,000 paid in in cash.

Holly—Grinnell Bros., who pur­
chase cases and movements from 
other manufacturers and assemble 
them at Detroit, will conduct that 
branch of the business at Holly here­
after.

Sault Ste. Marie—The W ynn Pneu­
matic Puncture Proof Tire Co. has 
engaged in business with an author­
ized capitalization of $25,000, of which 
$24,360 has been subscribed and paid 
in property.

D etroit—The Glue Specialties Co. 
has been incorporated with an au­
thorized capitalization of $130,000 com­
mon and $120,000 preferred, of which 
$185,000 has been subscribed, $40,000 
being paid in in cash and $145,000 in 
property. •

Jackson—The Crown Paper & Bag 
Co. has merged its business into a 
stock company under the same style, 
with an authorized capital stock of 
$70,000, of which $60,000 has been 
subscribed, $12,000 being paid in in 
cash and $48,000 in property.

D etroit—The S troh’s D etroit Over­
all Co. has engaged in business to 
manufacture and sell overalls and sim­
ilar kinds of clothing, with an au­
thorized capital stock of $50,000, which 
has been subscribed, $5,000 being paid 
in in cash and $45,000 in property.

D etroit—Assets of the W arren Mo­
to r Car Co., liquidated by the Detroit 
T rust Company as receiver, brought 
$10,942.92 more than the appraised 
valuation, the total being $130,088.40. 
Creditors will receive a dividend of 
5 per cent, in addition to the 10 per 
cent, already paid and further pay­
ments will be made as the money is 
received from the purchasers. The 
receiver reports $63,376 on hand for 
the benefit of creditors.

D etroit—A t a meeting of the credit­
ors of the Trium ph M anufacturing 
Co. it was ascertained that the liabil­
ities of the bankrupt concern total 
$8,264.46. The balance on hand is 
$1,870.70. This, it is declared, will 
cover only amounts due employes for 
labor and administration.

Cadillac—The installation of new 
boilers at the Cobbs & Mitchell floor­
ing plant, this city, is progressing rap­
idly and will be completed shortly. 
W ith the additions being made, in­
cluding enlarged boiler room and extra 
dry-kilns, the plant will be one of 
the m ost complete of its kind in the 
United States.

Owosso—The Owosso M anufactur­
ing Co. recently divided among day 
laborers who had been with the com­
pany two years a bonus of $3,843.60. 
At the end of the fiscal year of the 
company, in July, a dividend of $2,- 
231.38 was declared in favor of the 
piece workers, who had qualified for 
the bonus by serving one year. In the 
last thirteen years the company has 
paid $65,000 to its employes in profit 
sharing dividends. This amounts to 
approximately 10 per cent of the 
wages the men received.

Muskegon—The Racine Boat Co. is 
building three motor survey cruisers 
for the United States Government in 
its yards, to be completed by April
30. the time limit. They are exactly 
alike in every way. All three boats 
are equipped with 125 horse-power en­
gines and each will have two small 
boats, a dingy and a sixteen foot 
power boat to be used for survey 
purposes. They are to be eighty-two 
feet, nine inches in length over a ll , , 
with a beam of fifteen feet six inches 
and a draught of six feet. W hite oak 
and pine and southern pine are used 
almost exclusively in the construction 
of these vessels.

Alba—This town has long been one 
of the broom-handle producing plants 
of Michigan. About thirty  years ago 
the Rose Broom Co., now of Chicago, 
operated a handle mill a t this point 
Later the interests were transferred 
to the Tindle & Jackson Co. The 
Jones M anufacturing Co. also has a 
broom handle factory here and w ith­
in a short distance of Alba are located 
several smaller factories. Severs’ 
years ago the Anderson Handle & 
Lumber Co. bought a considerable 
tract of land from the W ard Estate 
and has erected one of the finest 
handle and sawmills to be found as 
all of the machinery is of the latest 
pattern. The latter company are 
manufacturing handles and lumber at 
the present time and standing timber 
will ensure them not less than a ten 
years’ run.

Stop a minute and look back at the 
resolutions of January first. Are you 
keeping them up or are you backslid­
ing?

The next annual meeting of the 
Michigan Retail Grocers and G en - 
M erchants’ Association will be held 
at the city hall Feb. 17, 18 and 19.

Starch—Muzzy bulk and Best bulk 
and package have declined 10c per 
100 lbs.

Bankruptcy Matters in Southwestern 
Michigan.

St. Joseph, Nov. 26—In the m atter 
of Frank W. Flint, bankrupt, of Saug- 
atuck, an order was entered by the 
referee, as no cause had been shown 
to the contrary, confirming the sale 
of the bankrupt’s assets to A. B. 
Bosman, of Holland, for $495.88.

Nov. 28—In the m atter of the San­
itary Laundry Co., bankrupt, of Kala­
mazoo, the first meeting of creditors 
was held at Kalamazoo. No creditors 
were present or represented whose 
claims were allowed and the referee 
appointed Stephen S. W attles, of 
Kalamazoo, trustee, fixing his bond 
at $300. Edward Holslip. Carey Cole 
and George J. Haines, of Kalamazoo, 
were appointed appraisers. The 
trustee was authorized and directed 
to solicit bids at private sale for the 
bankrupt estate. Christine W. Red- 
path, Secretary and T reasurer of the 
bankrupt, was sworn and examined 
by the referee without a reporter and 
the meeting adjourned to January 3.

Nov. 29—In the m atter of Isaac 
Shinberg, bankrupt, of Kalamazoo, an 
adjourned first meeting of creditors 
was held at the referee’s office and 
claims to the amount of several hun­
dred dollars allowed and there being 
no assets in the estate an order was 
entered adjourning the meeting w ith­
out day preparatory to calling a final 
meeting of creditors.

In the m atter of William H. Evans, 
bankrupt, of St. Joseph, the first 
meeting of creditors was further ad­
journed for three weeks at which 
time argum ents will be heard to the 
exceptions taken by certain creditors 
to the allowance of the bankrupt’s 
exemptions.

Dec. 1—In the m atter of V ictor L. 
Palmer, bankrupt, of Kalamazoo, an 
order was entered by the referee ad­
journing the first meeting of creditors 
to D ecem ber.29 at the referee’s office.

In the m atter of the Michigan Bug­
gy Co., bankrupt, of Kalamazoo, the 
examination of the officers of the 
bankrupt and others for the purpose 
of discovering assets was adjourned 
to December 29, at the office of the 
referee.

In the m atter of W illiam C. Snyder, 
bankrupt, of Baroda, the trustee filed 
his final report and account showing 
total receipts of $3,509.41 and dis 
bursements of $2,217.95, leaving a bal 
ance on hand of • $1,291.46 for the 
p->'ment of a final dividend, which 
will amount to about 12 per cent, and 
will make a total dividend to creditors 
of 22 per cent.

The Power of Smell.
If, when you went to school as a 

child, you carried a tin lunch-box 
which often contained, let us say, 
some gingerbread ¡and sandwiches 
and perhaps an apple, it is worth 
while to take a sniff at such a box 
again, now. I t is surprising how 
this simple experiment may recall 
the patter of long-forgotten feet and 
the memory of childish voices that 
startle over the long lapse of years.

These flashes of memory aided by 
smell are wonderful. Through smell 
we achieve a sense of the past; the 
secret members of the mind are 
roused to life and memory. W hat 
a pity that we waste this talent!

Apples—With Worms.
May it not be that we get a keener 

pleasure out of easing an imperfect 
apple than a perfect one? I t  is 
neither the best possible apple, 
which would be perfect, nor the 
w orst possible apple, which would 
have a kind of negative perfection;» 
it has a worm at the core; but I 
wonder w hether we do not enjoy it 
more because we have to eat the

more carefully to keep from eating 
him. Besides, he arouses in our 
mind all sorts of questionings. W hy 
is he there? W hat kind of worm is 
he? Hiow did he get in? How would 
he have got out if we had not ousted 
him? And—note this—w hat sort of 
an apple would it have been if he 
had taken up his residence else­
where?

The perfect apple could have 
roused no queries which the defec­
tive apple does not. The same sub­
tle influences went to make both; 
the same elements, the same forces, 
the same chemical process. But the 
defective apple has in addition to all 
these—the worm. Robert M. Gay.

Butter, Eggs, Poultry, Beans and Po­
tatoes, at Buffalo.

Buffalo, Dec. .1—Creamery butter, 
fresh, 26@33c; dairy, 25(q)27c; poor to 
good, all kinds, 18@24c.

Cheese — New fancy 16@16J^c; 
choice 15@15J4c; poor to 'common, 6 
@10c.

Eggs—Choice, fresh candled, 38@ 
42c; cold storage, 29@30c.

Poultry (live)—Turkeys, 20@21c; 
cox, 10@ llc; fowls, 12@15c; springs 
12@16c; ducks, 15@16c. Dressed, 
turks, 20@24; ducks, 16@18; chicks, 
14@17; fowls, 13@16; geese, 14@15.

Beans — Marrow, $3.25; medium 
$2.25; pea, $2.15@2.25; white kidney, 
$3.50@$3.75. Red kidney new, $2.75@ 
3.

Potatoes—75^80c per bu.
Rea & W itzig.

Anderson Pacei advertising mana­
ger of Butler Bros., Chicago, is one 
of the faculty of special lecturers e n ­
gaged by the N orthw estern Universi­
ty of Chicago for its School of Com­
merce. This School of Commerce 
has become quite a factor in the edu­
cational life of Chicago, especially in 
the instruction of young business 
men, the evening classes affording 
an opportunity to attend for those 
who work during the day hours. One 
of the subjects taught by Mr. Pace is 
“Retail Management,” which includes 
the following: Opening a new store; 
the installation of departm ents; se­
lection of merchandise; buying; quan­
tity versus variety; overstocks; stick­
ers; selling; advertising; records; 
freight and shipping; expense; figur­
ing profits, and so forth.

The engineer of a locomotive blows 
a whistle, the engineer of an automo­
bile blows a horn and the engineer of 
a business must make a noise by adver­
tising, or nobody will know he is com­
ing.

The baseball fan who lets the brief 
football season interrupt his figuring on 
which team will win the pennant next 
year is not a real fan. He’s just a 
silhouette of one.

B U S IN E S S  C H A N C E S .
F o r  Sale C heap— S m all s to ck  of c rock - 

ery , ch ina , g la ss  a n d  tin w a re . C heap 
re n t. A d d ress  No. 670, c a re  T rad esm an .
___________________________________ 670

I  c an  sell o r  e x ch an g e  y o u r s to ck  of 
m e rch an d ise . D. S. B enson , H en d erso n ,
M in n .__________________ _ _ _ ________ 669

To exchange  fo r a  g ro ce ry  o r  a  g e n ­
e ra l s to ck  20 ac re  ch icken  an d  f r u i t  fa rm , 
lo ca ted  ju s t  o u ts id e  th e  c ity  lim its  in 
AVestern M ichigan c ity . Good m ark e ts . 
M odern  bu ild ings. F r u i t  co n sis ts  o f 4 
a c res  b e a r in g  g rap es, 3 a c re s  ra sp b errie s , 
app les, peaches, p lum s an d  p ea rs . T h is  
is a  fine co u n try  hom e. W ill ta k e  stock  
up  to  $3,000. A d d ress  No. 668, care  
M ich igan  T rad esm an . 668

F o r Sale o r E x ch an g e—$2,000 s to ck  d ry  
goods, n o tio n s  an d  fu rn ish in g  goods In 
good l ittle  tow n, d o ing  n ice  cash  b u s i­
ness. E x ch an g e  fo r g ro ce ry  s to ck  o r n ice  
litt le  hom e In sm all to w n  In M ichigan. 
A ddress 667, c a re  T rad e sm a n . 667

mailto:2.15@2.25


Know ing vs. Guessing

THE SAFE WAY
This is the cheese cutter that makes it possible for you to make a profit 

on cheese instead of selling it at a loss, because you don't have to guess at 
the size piece of cheese you cut. Saves you from losing by overweight.

If you want something handsome, something that will draw the trade, 
get in touch with us.

QUALITY? No one questions the High Quality of the SAFE Cheese 
Cutter. All who have tried it are well pleased and we know you would be.

Put your finger on the leak. Don't give away profits on cheese.
The best for ten years and the best to-day.
A matchless cutter at a matchless price. Made a little better than 

necessary.
The only inducement for you to buy the SAFE is to better yourself.
May we tell you more about it? Write for prices.

Computing Cheese Cutter Company
Anderson, Ind.

C E R E S O T A
Is a GUARANTEED

Spring W heat Flour
Made in Minneapolis

A Short Patent Flour Especially for 
Family Trade

Costs a Little More—But Worth It

We Have Sold This High Quality Flour 
for Twenty Years

Always Uniformly Good

J U D S O N  G R O C E R  C O .
The Pure Foods House 

GRAND RAPIDS, MICHIGAN

Fine
Calendars

NOTHING can ever be so 
popular with your cus­
tomers for the reason that 

nothing else is so useful. No 
good housekeeper ever has too 
many, and they are a constant 
reminder of the generosity and 
thoughtfulness of the giver.

We manufacture everything 
in the calendar line at prices 
consistent with first-class qual­
ity and workmanship.

Tell us what kind you want 
and we will send you samples 
and prices.

Tradesman
Company
Grand Rapids 
Michigan
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