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We trust yjou may) continue to give us 
{avorable consideration as y)our Quality)* 
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Lautz Snow  Boy Washing Powder
} Y&. Buffalo, N. Y.

In Handy 1 Lb. Franklin Cartons

W ith  Inside Bag o f Moisture Proof Paraffine Paper

Packed 24 Lbs. to  the Container

is one of our famous confectioner’s grades, packed in handy 
form for household use. It will appeal to your customers 
because of its cleanliness, fineness and purity, and because 
the moisture proof carton keeps it “free.” The 24 lb. con
tainers enable you to buy to suit your convenience.

Other FRANKLIN CARTON SUGARS are packed in 
ORIGINAL CONTAINERS of 24. 48. 60 and 120 lbs.

Franklin Carton Sugar is Guaranteed Full Weight and 
refined CANE sugar.

THE FRANKLIN SUGAR REFINING CO.
PHILADELPHIA

“ Your customers know FRANKLIN CARTON SUGAR is CLEAN sugar."

More Popular Than Ever
It's just wonderful how that superb

“ W H ITE HOUSE“ COFFEE
does SELL. Wherever it is introduced it promptly ES
TABLISHES ITSELF in the most PERMANENT manner 
and becomes one of the most active items in the grocer’s 

stock—BECAUSE it ALWAYS suits.

HUNDREDS OF CARLOADS EVERY 
YEAR SAY SO

DW INELL-W RIG H T CO. 
Principal Coffee Roasters 
BOSTON-------------- =CHICAGO

Good Yeast
Good Bread

Good Health

Sell Your Customers
FLEISCHMANN’S

YEAST

W HEN YOU SEE
TH E  

SIGN OF
GOOD
C A N D Y

“ DOUBLE A “

Remember it came from

T h e PU TN A M  FACTO RY, National Candy Co., Inc.
• Grand Rapids, Mich.
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GOVERNMENT TELEPHONES.
Now that it is proposed to take

over the telephone properties of the
country at a physical valuation of its 
wires, poles, etc., and to pay the stock
holders about one-half of the present 
dividends, why should there not be 
a concerted movement by the hold
ers of telephone securities to enlight
en Congressmen as to the number of 
their constituents who have money 
invested in these securities?

Nor is it a m atter of concern to 
the holders of telephone securities 
only. Every man who owns a share 
of stock or a bond of any public util
ity must feel that his investment is 
jeopard’zed, especially if his property 
is to be taken over on any such ridicu
lous term s as those proposed for the 
absorption of the telephone compan
ies.

The objections to this scheme are 
legion. In the first place, it proposes 
to take over from the present owners 
property which in the open market, 
and by careful investors, is valued 
at a large premium over the original 
investment and to give w hat the ac
tual physical property is w orth on a 
valuation made by individuals, com
petent or otherwise, to be chosen by 
the In tersta te  Commerce Commis
sion.

In the condemnation of lands taken 
for public purposes, the rental of the 
buildings, if any, is always taken as 
an indication of value, but it is pro
posed that the earning capacity of the 
American Telephone & Telegraph 
Company shall be utterly disregarded, 
and that stockholders shall be paid 
simply what it would cost to replace 
the wires, exchanges, etc.

W hat Governmental ownership 
would mean, in the character of serv
ice, no one who is familiar with the 
telephone service abroad or with 
Governmental service in any other 
direction can, for a moment, doubt. 
At present the young ladies who are 
selected to operate the several ex
changes must have certain physical 
and mental qualifications in order to 
be employed and best perform  their 
duties. In  case of Government own
ership, the only qualification neces

sary would be family relationship or 
other pull with some politician. Com
plaints of service at the present time 
receive careful attention, whereas, 
under Government ownership, they 
would be scoffed at. The expense of 
the service, either to the subscriber 
or to the Government, would be 
enormously increased, and would 
come out of somebody’s pocket.

The citing of the post office as an 
example of Government work done 
well and at a reasonable cost, has no 
validity. To begin with, there has 
been a deficit in the Post Office De
partm ent practically every year since 
the Government was organized; and 
there is no proof that, if the postal 
service were run by private individ
uals, the cost would not be much less 
and the service much better.

Any proposition to take over any
body’s property sends a cold shiver 
down the back of every investor in 
the country and stops the flow of cap
ital into any new investment which 
may be later subject to the same 
policy. W ho would have invested 
the money with which the telephone 
was originally developed, and who 
would have subscribed to its various 
issues of securities, had they suppos
ed that they were now to be offered 
the actual cost of replacing the equip
ment and a reduction of one-half in 
the return on their property, to say 
nothing of the depreciation in the 
m arket value of their securities! W ho 
will feel that he can safely leave to 
his family stocks or bonds in any 
public untility if the income from 
them is so precarious?

For the Government to take over 
the telephone companies would be a 
precedent for taking over the rail
roads, and this would mean another 
field for poor service, additional taxa
tion and political graft.

T hat President W ilson has still a 
good deal of the schoolmaster about 
him is indicated by the course he 
took rebuking the members of the 
Military and Naval Club, who at a 
dinner recently improved the oppor
tunity to laugh at some of the ad
m inistration’s policies in the Philip
pines. T hat what is being done there 
is undoing much of the good pre
viously accomplished is declared by 
those most familiar with the situation 
and by many not at all connected 
with the Government. T hat even a 
soldier or a sailor may have ideas of 
his own must be conceded. I t is quite 
possible that in the frolic and fun of 
this particular dinner some went 
further than they should in strict 
propriety, but even tha t could be 
overlooked by a broad minded man, 
and mild censure imposed and some 
suggestion offered without being vin
dictive. All the wisdom in the world

is not embraced in that coterie of dis
tinguished gentlemen who meet around 
the cabinet table. O thers may have 
had some sense before them and 
others may have in the future. No 
previous President or prom inent of
ficeholder has complained about the 
jokes perpetrated at the Girdiron din
ner, where the newspaper correspond
ents have taken liberties with high 
Government officials. It has been 
looked at as part of the fun, and, after 
laughing, has been dismissed. The 
schoolmaster, of course, regards him
self, and is indeed, an authority over 
all his pupils and subordinates, and 
discipline demands that this authority 
be enforced. The occasion referred 
to does not come quite in that ciass. 
The President made a mountain out 
of a mole-hill.

The dissolution of the great telegraph 
and telephone combination presents 
three points of cardinal interest. In 
the first place, it is conclusive evidence 
that the feat can be done—a thing that 
has been denied over and over in re
gard to cases of similar nature. This 
conclusion is distinctly emphasized by 
the fact that the dissolution was effect
ed by friendly understanding between 
the company and the Attorney-General; 
for in order to satisfy Mr. McReynolds 
as he has been satisfied, it may be as
sumed that the practical effective
ness of the scheme of dissolution was 
fully made out to his mind. In the 
second place, it is impossible to look
upon this latest development in
the series of great merger-dissolutions 
otherwise than as a link in the chain 
of legitimate consequences of the mem
orable decisions of the Supreme Court, 
during Mr. Taft’s Administration, in
the Standard Oil and Tobacco Trust 
cases. And finally, as an indication of 
the immediate temper of the time, the 
affair has very much the look of a 
manifestation of desire on the part of 
the Wilson Administration for peace 
and not turmoil between Government 
and business.

W hen this Government was first 
established there were only a few 
cabinet officers and the number has 
increased, although even now it is 
not large. Various interests from 
time to time seek to be included in 
the list and honored by a portfolio. 
Just now the suggestion is being 
made and urged by some medical 
men. and especially by the insurance 
companies, that there should be a 
departm ent of public health. They 
seek to have another cabinet position 
created and, of course, along that line 
advance a very plausable argument. 
Every state has its own board of 
health, more or less efficient, but most 
of them are doing good work and 
naturally are in closer touch with 
the situation than any Federal de

partm ent possibly could be. If there 
were a secretary of health, the design 
doubtless should be to make the 
state boards subordinate and sub
servient to it, a plan which with them 
would not find favor. The promotion 
of the public health is a m atter whose 
importance is not likely to be over
estimated and probably the head of 
such a Federal departm ent would find 
plenty to engage his time and a tten 
tion, but whether it could be done 
that way more efficiently than under 
state boards is a m atter about which 
opinion will differ.

The fool killer has evidently been 
too busy in the copper country to 
give Kalamazoo any attention as yet, 
judging by the determination of a 
certain faction in the Common Coun
cil in that city to foist on the people 
of the Celery City an ordinance that 
will be utterly destructive to the best 
interests of merchandising in partic
ular and the people in general. The 
proposition to mark the weight of 
every package and to receipt for it 
at both ends must have been con
ceived by a man who never made a 
dollar honestly and never expects to. 
It is about the most imbecile propo- 
sit'on that has ever been presented 
to the governing body of any muni
cipality.

The Kalamazoo Telegraph-Press 
has cut out its union labor depart
ment and replaced it with a farm 
department, thus showing a disposi
tion to build up Kalamazoo, instead 
of tearing it down. Anything that 
tends to encourage union labor is u t
terly destructive to the best interests 
of the community and the Telegraph- 
Press is fortunate in discovering this 
fact and arraying itself on the side 
of progress and good government in
stead of the side of the torch and the 
bludgeon.

A case recently decided by the Su
preme Court of the United States is of 
more than general interest and is a 
body blow to book publishers. The 
court holds that the copyrighting laws 
do not enable publishers and booksell
ers to maintain a monopoly and fix 
prices in violation of the Sherman anti
trust law. The suit was brought by a 
New York firm which objected to the 
enforcement of the rule which would 
prevent them from selling books at a 
less price than those determined as the 
retail figure by the publishers. The 
case has been a long time in the courts, 
but this decision is final. Hereafter de
partment stores, booksellers, or anybody 
else, when they have bought books at 
wholesale can sell them at retail at any 
price they please.

Love is responsible for most of the 
happiness and unhappiness in the world.
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DETROIT DETONATIONS.

Cogent Criticisms From Michigan’s 
Metropolis.

Detroit, Dec. 22—Learn one thing 
each week about Detroit: D etroit 
has twenty paint and varnish factor
ies, among which are some of the 
largest in the world.

According to that hotel keeper at 
St. Johns, because one alleged 
traveling man was caught steal
ing some towels, the thousands 
of other traveling men should be 
judged likewise. How shall the trav
eling men judge the hotel keepers? 
W e know of two up state who are 
so crooked that a watch spring would 
look like a twelve inch rule in com
parison.

The St. Johns hotel keeper gave us 
the “other side of the towel” ques
tion. Getting the other side is a re
lief, sometimes.

E. H. W arner has returned from 
New York, where he has been in 
the interest of his house.

One of the most pleasant bits of 
agitation that has come to our ears 
in many moons is that which is in
tended to bring back (joy) to free 
lunch counters where local option 
does not prevail.

John Grier, the amiable druggist 
who conducts two drug stores at 898 
Michigan avenue and 2285 W oodward 
avenue, respectively, has passed forth 
the word that with the advent of the 
New Year he will take a chance with 
his amiability and become a benedict. 
Well. John should be in a position to 
support a wife all right. He can 
trade off one of his drug stores for 
enough fresh eggs to last nearly a 
year. Mr. Grier’s many friends ex
tend their best wishes to him.

Guy Pfander, you flatter us. H ow
ever, we would rather have two true 
friends than great popularity—they 
will get us more. Friend Guy, you 
can never judge a fellow bv the noice 
he makes—remember the donkey. We 
are inclined at times to be a trifle 
noisy.

The traveling men who frequently 
use the D. U. R. cars on the Pon
tiac division find a great deal of fault 
with the huge hat checks in use on 
that line. Besides being of an un
necessary large size, they are also 
excessively thick. W hen placed in a 
hat they invariably cause the hat band 
to be doubled under with them and it 
is a difficult m atter to ever get the 
band back to its original shape. A 
hat check of half the thickness and 
less than half the width would answer 
the purpose as well. Besides, we be
lieve they would cost the D. U. R. 
less money.

Woman, poor woman, has no 
chance in those states where they 
cannot vote. W hen a woman is sen
tenced to hang for wilful murder, 
petit'ons are sent to the governor 
from every corner of the United 
States and signed by men, too— al
ways with good results. A man gov
ernor commutes the sentence. W hen 
a man is sentenced to death he is 
very seldom disappointed.

Albert Grabower. who formerly 
represented H. Brilling & Co., but 
opened up a men’s furnishing goods 
store at 1490 Russell street about a 
month ago. is doing business like an 
old veteran. His friends about the 
State will be pleased to know that 
Al. is doing well.

W alter Otis, who formerly repre
sented the Kahn Laboratories, has 
signed his position with that concern 
and has accepted a position with the 
Remington Typewriter Co. Before 
taking up his new work. W alter had 
his hirsute adornment removed, ow
ing to the danger of having it become 
entangled with a typewriter when ex
amining ;t closely.

Grand Rapids is surely coming to 
the front. The Citizens. Telephone 
Co. is going to issue a new telephone 
directory in a short time, the first in 
a year. The w riter had occasion to 
visit Grand Rapids and came in con
tact with several persons who had

phones in their homes or places of 
business and others who have moved 
and been obliged to have their phone 
numbers changed almost a year be
fore and none were represented in 
the phone directory—at least in the 
Citizens Telephone book. And Grand 
Rapids knows how!

A fellow with long hair looks i n 
tellectual, but if the missus finds 
them on his coat, he looks for an 
exit.

One of the finest looking sights 
on our streets this week is that of 
“Billy” W ilsterman. “Billy” makes 
his home in Marquette, where he 
maintains an office for Edson. Moore 
& Co. The U. P. must feel neglected 
with both “Billies” down in good old 
D etroit—(Billies Pohlman and W il
sterman.

Almost everybody out East Jeffer
son either knows or has heard of A. 
J. Filer, w h o ' owns a drug store at 
981 Jefferson, E. W hile A. carries a 
very nifty stock of drugs and what 
goes with a modern drug store, his 
best stock in trade in his geniality. 
A good story is told of him that al
most caused him to temporarily lose 
his joviality. One day a lady came 
in the store and after Al. showed her 
the article called for, she said, “Of 
course, it may be perfectly harmless, 
as you say, but you know there has 
been so many patent medicine ex
posures, etc., that I—”

“Lady,” interrupted Al., “I wish 
to assure you in the strongest terms 
that you need feel no fear that—”

“I know, but I read in one maga
zine where a great many people had 
acquired the drink or drug habit 
from using patent remedies and—”

“Will you give me your word of 
honor that it contains no alcohol?” 
she persisted.

“I ’d swear away my young life,” 
Al. answered.

“All right then. I ’ll take it.”
And after spending thirty minutes 

with his m atronly customer. Al. pro
ceeded to wrap up the porous plaster 
for her.

Loewe nburg Bros., 1520 Mt. Elliott, 
have added a furniture department 
to their store. They have acquired 
the building adjacent to the one they 
now occupy and will use both for 
stocks of dry goods, furnishings and 
furn’ture.

“Quite a few of us would be in
terested if someone would write for 
the newspaper on “Married Life the 
Fourteenth Year.”—Gabby Gleanings.

A fter putting in fourteen years the 
^subject is too painful to write about. 

At least, it is not necessary to have 
printed rem inders of fourteen years 
of wedded life.

A few years ago Charlie Look was 
a clerk -n a downton department 
store, but being of an ambitious na
ture, he saved his money and, giving 
up his clerkship, he opened a store 
at Van Dyke and Gratiot avenues. 
From a modest beginning and by dint 
of hard work and his pleasing person
ality, he has acquired a well-establish
ed business that has been consistently 
increasing during the past few years.

All is in readiness for the Veteran 
Traveling Men’s Association meeting 
and banquet to be held at the Board 
of Commerce building on Dec. 30. 
Anyone who has traveled for a per
iod of fifteen years or more is eligible 
for membership. By rem itting $2 
to Samuel Rindskoff, Secretary, 50 
Lafayette street, your dues will be 
paid un for the ensuing year, besides 
Havin'” for a plate at the bannuet. 
The business meeting and smoker 
will be called pronvol" at 2:30 p. 
m. at the Board of Commerce build- 
ng and the annual banquet will be 
held at promptly 6:30 p. m. A good- 
sized crowd of “veterans” and their 
families are looked for. Some ex
ceptionally fine speakers are booked 
for the evening, wh'le a rare musical 
treat is also to be given. Do not for
get the date or the hours that the 
meeting and banquet are to be called.

If riches have wings, they fly in 
one direction—away.

The similarity between the columns 
edited by A. F. Rockwell and his wife 
leads us to believe that “Gabby” has 
more time to himself than we had at 
first supposed.

Herb. Murray (A. Krolik & Co.) 
has been confined to his home with 
an attack of throat trouble for a 
few days.

This is the week to be full of happy 
spirits—with the fermenti left out.

Merry Christmas to brother pencil 
pushers!

F. S. Cohen (Michigan Optical Co.) 
met with a serious accident last week 
when he tripped on an object on the 
walk, falling heavily and badly in
juring his face and body. I t was 
feared for a time that internal in
juries might develop, but at this w rit
ing he is doing nicely and, if all goes 
well, will soon be out among his 
friends. Mr. Cohen is a member of 
Council No. 9 and is as proud of the 
fact as No. 9 is proud of him.

H arry Bump, who represents the 
J. L. Marcero Co.—the G. J. J. and 
Dutch Master boosters of this neck 
of the Lower Peninsula—is one of 
the best posted men selling tobacco 
in Michigan—-and there are some 
good one, too. Every time we see 
or think of Harry, he reminds us of 
'he trip to Grand Rapids on a M. C. 
sleeper. You know, at Jackson there 
is a wait of a few hours and just when 
the weary snorers are snoring like 
a w inter wind blowing aroung a 
square corner and then is when the 
reminder comes in—the demon en
gineer does to the sleeper what 
H arry’s last name is. H arry  gives 
us a Christmas story of G. J. Johnson, 
the cigar manufacturer from Grand 
Rapids, who just now is trying to 
make Dutch M asters a byword. One 
day while visiting a D etroit cigar 
dealer. Mr. Johnson, who kept his 
identity under cover, asked him if 
he had any Dutch M asters in stock?

“Sure,” said Mr. Dealer.
“W hat do you think of them? Are 

they good cigars?” asked Mr. J.
“They’re first-class, sir, and the last 

lot we received are exceptionally fine. 
How many do you wish?”

“Not any,” said Mr. J. “You wrote 
in to the house that they were very 
poor. I ‘m very glad to find you were 
mistaken. I ’m the manufacturer, 
thank you, sir.”

Will Adams, who is to represent 
Beals & Selkirk after January 1, has 
left for «-h- East, where he will look 
over the ground, preparatory to mov
ing his family there.

The close proximity to the holi
days held the attendance of Council 
No. 9 meeting last Saturday nie-ht. 
W hat the meeting lacked in size, 
however, was made up in enthusiasm. 
The usual routine of business was 
disposed of and two candidates were 
put through the paces, coming out 
with flying colors and as full fledg
ed members of a great order. The 
lucky candidates were: Francis
“Speed” Frederichs (Burnham, Stoe- 
pel & Co.) and Alfred M. Rieder 
(Schiller & Koffman). The degree 
team put “Speed” Frederichs through 
in a very gingerly manner—“Speed.” 
you know when not selling goods on 
the road in the fall of the year plays 
professional football. Alfred Rieder, 
however, proved a pretty  husky 
youngster, even though he never saw 
a football game. Many more appli
cations are in and voted on and it is 
expected they, with others, will be
come dyed-in-the-wool U. C. T. mem
bers immediately after the holiday 
season has passed.

D etroit has tw enty-four manufac
turing companies who receive and 
send goods all over the world.

The Globe Soap Co., of Cincinnati, 
held a meeting of the Great Lakes 
salesmen at the Cadillac H otel last 
Saturday. Robert Higbee, Secretary- 
Treasurer, W alter Bousche, General 
Manager, and H arry  A. Rohmer, 
M anager of the Great Lakes division, 
gave some interesting talks to those 
salesmen who were present, after 
which all sat down to  a sumptuous

spread. The salesmen who attended 
the meeting were: Paul Berns, Wm. 
W ise and Wm. McKinsey, of Grand 
Rapids; A. S. Hill, D etroit; W alter 
Terwillegar, Madison, Wis., and 
H enry Sandels, Milwaukee.

Joe Sandbrink, who has been in
strum ental in keeping Crowley Bros.’ 
name so well before the merchants of 
W estern Michigan (including Grand 
Ropids), was in D etroit this week, 
en route to his old home in 
Cincinnati, where he will spend 
the holidays. Joe maintains an office 
and sample room in Grand Rapids 
for his firm.

W. S. Backus, general m erchant at 
River Rouge, started in business in 
the same location that he now occu
pies, about ten years ago, although 
both the store and stock of merchan
dise wras much smaller than they are 
to-day. Through the honest efforts 
of Mr. Backus and his good wife, 
they have prospered and to-day not 
only own a fine departm ent store and 
are prosperous otherwise, but de
serves the more credit because when 
he first started in business he did so 
without any mercantile experience 
whatsoever.

“Billy Lehman, the only dry goods 
salesman who ever sold calico at 
wholesale in cut lengths, is in town. 
“Billy,” who represents A. Krolik & 
Co., has outgrown the cut length idea 
some years since and has, instead, 
developed into a case lot salesman. 
He shows great sagacity a large part 
of the time with the exception, of 
course, of living in Saginaw. “Billy” 
is quite a philosopher. He . says most 
men would rather call their wives a 
jewel than to give them one.

One of the interesting sights seen 
on the streets these days is a product 
of a Grand Rapids company’s pro- 
gresSiiveness—a huge wooden shoe set
ting on the chassis of an automobile. 
A driver sits in the extreme rear end 
of the “shoe,” which causes many 
comments wherever it is seen. The 
“shoe auto” advertises Dutch Mas
ter cigars.

The following out-of-town m er
chants graced D etroit with their pres
ence last week: Mr. Streeter, of 
S treeter & Co., Memphis; Mr. Pal
mer, Yale; Mr. Dudley, Dudley Bros., 
Armada; Mr. Bell, Bolton & Bell, 
Fostoria; George Forester, Decker- 
ville: H enry Koul, W yandotte; C.
H. W right, Davis; J. J. Pool, Algonac, 
and A. Bailey, Trenton.

There was a great disappointment 
for D etroit Council No. 9 a t their 
meeting last Saturday night. Ar
rangem ents were made to receive C.
A. Hempstead, Past Counselor of the 
Council, who is making his home in 
Algonac. As far as the distance is 
concerned, Mr. Hempstead might as 
well live in the Transvaal,, so far as 
its keeping him from lodge meetings. 
I t  is hoped, however, that he will ap
pear at one of the meetings in the 
near future and let loose some of his 
natural eloquence on the boys.

W hile there will be a few minor 
changes this year, the new year will 
find practically the same old travel
ing men swapping the same old chest
nuts on the same old territories. 
W hich will, undoubtedly, prove good 
news to those merchants (and others) 
who have come to like and know the 
salesmen who have been calling on 
them.

D etroit policemen have acquired the 
reputation for being sure shots—that 
is to say, they are sure to shoot when 
they pull the trigger. The other day 
one walked into a shooting gallery, 
laid down 5 cents and took aim at 
one of the moving objects in the 
rear of the place. He then looked 
around him and was surprised to find 
that the entire crowd, including the 
proprietor, had fled.

H erbert Todd has been made mana
ger of the underwear departm ent of 
Edson, Moore & Co., to succeed Er- 
skine McLeish, who has retired on 
account of ill health. Mr. Todd has 
been connected with Edson, Moore 
& Co. for a number of yearg and has
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been gradually entrenching himself 
with them until to-day he is consid
ered a mainstay. He has had charge 
of the city salesmen for the past five 
years.

W e are very much elated to hear 
that I. Krohn is now on our weekly 
talk list. Ike, you know, was one of 
the first to discover that hair on 
a man’s head was a superfluous quan
tity and unnecessary, so he went in 
business and worried his out.

J. R. (Rube) W addell (G. H. Gates 
& Co.,) not content with distributing 
a large amount of “bull” over the 
territory, has purchased an English 
bull which he will leave at home 
when he is on the road.

Traveling men may come and trav
eling men may go, but tips are still 
being accepted.

Speaking of tips being accepted, 
it is well to remark that nothing can 
be accepted unless first presented.

W hat goes up must come down. 
Maybe, but when it comes to edibles, 
they’re a durn long time up.

Abbie Finsterwald, junior member 
of the Majestic Cap M anufacturing 
Co., says some people who use re
ligion merely for a cloak will prob
ably not need any garm ents in the 
next world. I t will be warm enough.

A Merry Christmas to “E arnest” 
Stowe, the traveling man’s friend.

W e’re open for news items of all 
kinds, reserving the right to use the 
wrong sides of the paper to _ figure 
out how our jokelets are going to 
take. 211 Columbus avenue.

James M. Goldstein.

The W orld M arket for Beans.
California bean growers have for 

many years so completely dominated 
the m arkets that they have become 
indifferent to competition, considering 
it to be negligible. Developments of 
late should serve to arouse them to 
the danger of over-confidence in their 
ability to control the situation. Com
petitors have appeared, as it were, over 
night, and they have secured certain 
strategical positions. If the growers 
of California expect to overcome the 
advantages already taken by these 
rivals in trade they must without de
lay alter their policy and enter the 
markets on a competitive basis.

The political divisions which now 
most strongly compete with Califor
nia are Texas, Colorado and Michi
gan, in the United States, and Mada
gascar, Europe and Japan, abroad. 
The situation of all of these is such 
as to give them advantages over Cali
fornia which can only be offset by a 
readjustm ent of prices. Texas is pro
ducing Blackeyes, Bayou and Mexican 
beans in large quantities, and is in
creasing her acreage of these very 
rapidly. She is in a fair way to shut 
off the m arket in the Eastern states 
from California. Colorado’s output 
of pinto beans is very large. This has 
been the result of dry farming. Those 
who have been predicting that the 
raising of pintos would be abandoned 
in Colorado after one extremely dry 
season have been surprised to learn 
that the dryer the season the more 
beans are produced. This is because 
in a dry season the farmers of Colo
rado increase their acreage of beans 
at the expense of that of wheat and 
other products which depend greatly 
on rain. Beans are peculiarly adapt
ed for dry weather, especially where 
dry farming is practiced. Actual ex
perience is now showing tjhat the pin
tos of Colorado are taking the market 
away from the pinks of »California.

Idaho and Michigan are producing 
small white and Lady W ashington 
beans, which not only successfully 
compete with California small whites 
in the East, but also threaten to take 
some m arkets nearer at home away 
from California.

These beans are invading W ashing
ton and Oregon to the exclusion of 
the small whites of California. If 
they are allowed to continue their ad
vance it will not be long before the 
sales of California small whites will 
be strictly confined to local markets. 
As to Madagascar, it may well be 
said that the Limas of that country 
have forced California Limas out of 
the foreign markets and are making in
roads into the markets of the Eastern 
states. The amount of Lima beans 
that California has shipped to Europe 
during the past five years is so insig
nificant as to be unworthy of consid
eration from a commercial point of 
view. In New York the M adagascar' 
bean has won popular favor. I t com
mands patronage at a premium of ten 
cents per hundred pounds over the 
California bean. This is explained 
by the fact that the Madagascar beans 
are hand picked, are uniform and are 
highly desirable.

Japan is making serious inroads in
to the domestic m arket of the 
United States through her sales of 
the so-called Manchurian Lima or 
butter beans. These beans are all 
grown in Hokkaida, one of the north
ern islands of Japan, and they are 
very desirable. During the past month 
or so 150 carloads of these beans 
were distributed over the United 
States from San Francisco. Consum
ers in this country show that they 
favor so-called Manchurian Limas 
and will buy them in preference to 
the Californian Limas when the dif
ference in prices leans favorably to 
the Japanese article. W hen the down
ward revision of the tariff is accomp- 
plished, so that the Japanese beans 
will be given even a still more ad
vantageous position in the m arkets of 
the United States than they now 
have, the quantity of Limas that will 
pour into the country from the Orient 
will be such as to seriously jeopardize 
California’s business in beans.

As showing the European menace 
to the bean trade it may be stated that 
Austria now dominates the market 
for cranberry beans in Ney York, and 
will very likely extend her field when 
the tariffs are reduced.

In the struggle for m arkets Cali
fornia is greatly handicapped. She 
has not only to contend with the 
lower prices set by competitors, but 
must also labor under adverse rates 
of transportation. As an example of 
this it may be stated that during the 
past season Colorado pinto beans sold 
at $2.25 when California pinks sold 
at $3.50. The cost of transporting 
pintos from Colorado to Missouri 
River points is 30 cents per hun
dredweight, while the charge on pinks 
from California to the same points is 
85 cents. W hen it is considered that 
the pinto appeals to public sight and 
taste just as effectively as the pink 
it is hardly necessary to say that the 
difference in the prices .of the beans 
at the sources of supply and the costs

of transportation of the centers of 
consumption argues in favor of the 
elimination of the California product 
from the market. That the prices 
asked by California growers for their 
beans are altogether too high to en
sure trade is also demonstrated Dy 
the fact that Michigan is now ship
ping peas, small white and Lady 
W ashington beans to Seattle and 
Portland and selling them in those 
cities for much less than California 
small whites sell for in the same 
places. At the same time it must be 
realized that Teras is becoming a 
great bean-producing State. She is 
much closer to the great centers of 
consumption than California is, and 
when her output is increased to the 
extent generally anticipated in a few 
years she will take away from Cali
fornia all the markets that the bean 
growers of California have considered 
as pre-empted by them.

It must be admitted that, under 
the present circumstances, Texas, 
Colorado and Michigan can effective
ly shut California out of the more 
im portant domestic markets for all 
classes of beans, excepting Limas. 
W ith the markets of Europe already 
lost to California Limas, as a result 
of competition with Madagascar 
Limas, it would not be in the least 
surprising to find the sales for Cali
fornia beans limited to the domestic 
market for Limas.

In the domestic field California 
Limas would not be free from com
petition. They would find the Mada
gascar beans very powerful competi

tors. As a Lima bean producing 
country Madagascar has but one rival 
at the present time, and that is Cali
fornia. Madagascar is some 60,000 
square miles larger than California, 
and much of its area is perfectly 
adapted for the cultivation of Lima 
beans. The acreage devoted to these 
beans is being constantly increased. 
The production is growing by leaps 
and bounds. Labor is very cheap. 
Lima beans produced in Madagascar 
have no superiors in the world. Being 
hand picked, these beans are placed 
on the market in uniform shape and 
are especially attractive in that they 
are clean and consistent. W hen it is 
considered that there is a great de
mand for them in New York now 
when they sell at ten cents a hun
dred pounds more dearly than Cali
fornia Limas, it would be well for 
California growers to look forward 
to the time when, with the Mada
gascar output immeasurably increas
ed, they can be placed in American 
markets at lower prices than the 
California Limas.

Conditions are such as to plainly 
indicate that the California bean 
growers must establish themselves on 
a competitive basis if they wish to 
hold their place in the markets. The 
time has passed when they can mark 
up the prices. If they do not care to 
load themselves more heavily with 
holdover stocks from year to year in 
the future they must meet the prices 
set by Texas, Colorado, Michigan and 
Madagascar.—F. P. Savinien in W est-
ern Canner.

Absolutely Pure
It always gives the greatest satisfaction 
tc customers, and in the end yields the 
larger profit to the grocer.
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Movements of Merchants.
Interlochen—Tony W izkoski has 

engaged in the meat business.
Copemish—Mrs. E. M. Rensberger 

has opened a bazaar store here.
Suttons Bay—John Smiseth has 

opened a garage and repair shop.
Rockford—Carl W. Hyde succeeds 

Hyde & Porter in the cigar business.
Cadillac—Smith Bros, succeed Kelly 

& Mather in the implement business.
Perry—R. H. Cottrell will open his 

department store here about Feb. 1.
Battle Creek—G. F. Gunthrope has 

opened a grocery store at 328 Lake 
avenue.

W hite Cloud—D. C. H olt has open
ed a jewelry store in the Matheson 
building.

Negaunee—Mrs. Frank Smith suc
ceeds Mrs. M. E. Arland in the millin
ery business.

Vermontville—W illard Miller, re 
cently of Hastings, has engaged in 
general trade here.

Delton—Frank Adams has closed 
out his stock of groceries and retired 
from retail business.

Elk Rapids—The H. S. Amerson gen
eral stock is now in the possession of 
Edson, Moore & Co.

Constantine—C. R. Johnston has pur
chased the Beasley meat stock and wili 
continue the business.

Howard City—Mrs. M. VanAuken, 
recently of Grand Rapids, has opened 
a millinery store here.

W ebberville—Dunn Bros, have sold 
their grocery stock to Maynard Bow
en, who will continue the business.

Cadillac—Frank Johnson succeeds 
the Cadillac Grocery Co., having pur
chased the interests of other partners.

Iron River—The Huron Iron Mining 
Co. has filed a voluntary petition in 
bankruptcy in the United States court 
here.

Kalamazoo—Herman H. Mittenthal, 
wholesale fruit dealer of Battle Creek, 
will open a branch store here about 
Jan. 1.

Trout Creek—X. H. Kieffer, recent
ly of Merrill, Wis., has opened a 
general store in the John G erritts 
building.

Chase—M. E. Nicol, who conducts 
the post-office here, has opened a 
arockery, stationery, confectionery 
and cigar store.

Grand Ledge—George B. Watson has 
sold his grocery stock to W alter C. 
Rossman. the former owner, who will 
continue the business.

Kalamazoo—E. L. Yaple has pur
chased the interest of his partner, C.
B. Cone, in the Quality house furni
ture stock and will continue the busi
ness at the same location under his 
own name.

Reed City—Mrs. Belle Woods, who 
has come into possession of the late N.
A. Stoddard furniture stock, is closing 
it out at private sale.

Tower—J. J. Mahler, who has con
ducted a general store here for a num
ber of years, is closing out his stock 
and will retire from business.

Charlotte—Mrs. Blanche Mott bid in 
Hall Bros, grocery stock at receiver’s 
sale, the amount offered being $2,250. 
The c o u r t  will no d o u b t affirm the sale.

Kalamazoo—Earl M. Slover and Oral
F. Huber have formed a copartnership 
and purchased the Mark Anson drug 
stock, at 1717 East avenue, and have 
taken possession.

Grand Ledge—George B. W atson 
has sold his grocery stock to W alter
C. Rossman, of whom he purchased 
it five years ago. Mr. Rossman will 
continue the business.

Bronson—Roy Carroll has purchas
ed the B. D. Carroll stock of gener
al merchandise at Gilead and will 
continue the business as a branch to 
his general store here.

Jackson—The Hiartwick-Woodfield 
Co., wholesale and retail dealer in 
lumber, coal, sash, doors and interior 
finish, has increased its capital stock 
from $50,000 to $100,000.

Corunna—Seth A. Tubbs has sold his 
interest in the hardware stock of Min
nie & Tubbs to John H. Ramsey, and 
the business will be continued under 
the style of Minnie & Ramsey.

Bishop—W illiam Boss, who has 
conducted a general store here for the 
past five years, has sold his stock to 
Jacob Koning, recently of Grand Rap
ids, who will continue the business.

Kalamazoo—E. M. Sergeant, whole
sale coal dealer, has merged his busi
ness into a stock company under the 
style of the Sergeant-Zwisler Coal Co., 
with an authorized capital stock of $25,- 
000, of which $15,000 has been sub
scribed, $20 being paid in in cash and 
$14,980 in property.

Lansing—Page & Gullett, dealers 
in boots and shoes, have merged their 
business into a stock company under 
the style of Page & Harrym an, with 
an authorized capital stock of $15,- 
000, of which $10,000 has been sub
scribed. $134.11 being paid in in cash 
and $9,865.89 in property.

Bay City—C. E. Rosenbury & Sons, 
dealers in hdiuse furnishings, have 
merged their business into a stock 
company under the same style to 
carry on a general manufacturing and 
mercantile business, with an author
ized capital stock of $36,100, all of 
which has been subscribed and paid 
in in cash.

Forsyth—P. J. Goodman & Son, con
ducting a general store and dealing in 
lumber, have merged their business into

a stock company under the style of 
the Little Lakes Lumber Co., with an 
authorized capital stock of $100,000 of 
which $50,000 has been subscribed, $1,- 
200 being paid in in cash and $48,800 
in property.

Hastings— Jacob Weickenant, of 
Battle Creek, and Joseph D. Riede, of 
Charlotte, have purchased the Loppen- 
thien Co. stock of dry goods of F. C. 
Stoepel, Trustee. The stock will be 
closed out at special sale and an en
tirely new one purchased and the busi
ness continued under the management 
of Mr. Riede.

D etroit—Anthony J. Detlaff, en
gaged in the plating and polishing 
business, has merged his business into 
a stock company under the style of 
the A. J. Detlaff Co., with an author
ized capital stock of $150,000, of which 
$100,000 has been subscribed, $11,- 
135.76 being paid in in cash and $88,- 
864.24 in property.

Owosso—Adelbert Truax, who swin
dled Owosso merchants a year ago and 
was arrested and placed on probation 
for four years with the understanding 
that he pay back amounts secured un
lawfully, is now wanted by Benzie 
county officers, who offer $50 reward 
for his capture, on a charge of secur
ing $365 on forged paper.

Detroit—S u it, has been instituted in 
the Wayne Circuit Court by William
S. Kirk and J. Roy Blakeslee, stock
holders of the Wolverine Hardware 
Stores Co. against that concern and the 
Fletcher Hardware Co., together with 
several officials of the latter, to pre
vent the disposal of assets of the Wol
verine Co., and to obtain the appoint
ment of a receiver. The complainants 
allege that they were induced to take 
stock in the Hardware Stores Co. on 
the promise of being made managers 
of stores, but that they found the stock 
was largely controlled by the Fletcher 
Hardware Co. and that goods were re
quired to be purchased from the Fletch
er Hardware Co. at more than the reg
ular market price. A temporary in
junction was granted restraining the 
officers from disposing of any of the 
stock of the Hardware Stores Co. at 
less than market price.

Manufacturing Matters.
Riverside—L. Simmons has opened 

a bakery here.
Nashville—The Nashville Lumber Co 

has been succeeded by W. J. Lieb- 
hauser.

Masonville—The Escanaba Lumber 
Co. has been succeeded by the Stack 
Lumber Co.

Grand Haven—Henry Boi succeeds 
Louis Brown in the manufacturing and 
retailing of cigars.

Detroit—The William W right Co. 
has been succeeded by the Linsell Co. 
in the lumber business.

Chassell—The Worcester Lumber Co. 
(Ltd.) has increased its capital stock 
from $200,000 to $500,000.

Plym outh—The International Milk 
Products Co. has increased its capital 
stock from $100,000 to $125,000.

H astings—The Barnes Co. has en
gaged in the manufacture of bath 
machines and vacuum cleaners.

D etroit—The capital stock of the 
Commercial Milling Co. has been in
creased from .$80,000 to $200,000.

Coldwater—Roy Downs, candy manu* 
facturer, has opened a retail confec
tionery store on South Monroe street.

D etroit—*The Sattley Coin-Hand-* 
ling Machine Co. has increased its 
capital stock from $200.000 to $250,- 
000.

Ovid—The Kirkam -M attson Co , 
manufacturer of school furniture, is 
moving to this place from Grand 
Haven.

Marquette—H. M. Craig, manufac
turer of leather gloves, will add four 
machines and increase the capacity of 
the plant.

Greenville—Andrew J. Armstrong 
has sold his interest in the Montcalm 
Creamery Co. to James Lynch, who is 
now sole owner.

Grand Haven—Jacob Smith and 
William Slootmaker have engaged in 
the baking business under the style 
of the Smith Baking Co.

Fenton—The Fenton Engineering Co.» 
for the manufacture of a cycle car, 
with $100,000 capital, has been organ
ized. The factory will be located here.

Kalamazoo—The U. S. Auto Parts 
Co. has engaged in business with an 
authorized capital stock of $1,000, which 
has been subscribed and $500 paid in 
in cash.

Lansing—Seymour A. Rice has sold 
his interest in the Rice Electric Co. 
to Louis J. Birney, who will continue 
the business under the same style and 
at the same location.

Detroit—The Heat Treating & Weld
ing Co. has been organized with an 
authorized capital stock of $8,000, of 
which $4,000 has been subscribed, $600 
paid in in cash and $2,900 in property.

Detroit—A new company has been 
organized under the style of the Victor 
Knitting Mills, with an authorized cap
ital stock of $25,000, which has been 
subscribed and $2,500 paid in in cash.

Hastings—W. F. Hall, of the Big 
Rock Knitting Co., of Chesaning, was 
in town recently looking over the city, 
which he has been considering as a 
favorable place for moving his factory.

D etroit—The Steel King M otor 
Plow Co. has engaged in business 
with an authorized capital stock of 
$100,000, of which $55,000 has been 
subscribed and $10,000 paid in in 
cash.

Adrian—The National Auto Acces
sories Co. has been organized with 
an authorized capitalization of $6,000. 
which has been subscribed, $1,500 
being paid in in cash and $4,500 in 
property.

D etroit—The D etroit Axle Co. has 
engaged in business with an author
ized capital stock of $50,000, of which 
$40,000 has been subscribed, $5,000 
being paid in in cash and $35,000 in 
property.

Saginaw—A cable message to the 
new American Cash Register Co. re
cently received from Buenos Ayres, So. 
America, awarded the concern a con
tract for 121 cash registers, amounting 
to $30,000. The company now has $96.- 
000 of unfilled business in the factory. 
The machinery is being set up as rap
idly as possible at the factory, and it 
is hoped to increase the output to $60,- 
000 monthly by February. About 135 
men are now engaged at the plant and 
the company is in need of more men 
for whom it is advertising.
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Review of the Grand Rapids Produce 
Market.

Apples — Greenings and Baldwins, 
$3.50; Wagners, $3.75; Northern Spys, 
Jonathans and Shiawassee Beauties, 
$4.25@4.50.

Bananas—$3.75 per 100 lbs. or $1.75 
@2.50 per bunch.

Butter—Receipts of fresh butter are 
about normal for the season, but the 
percentage of strictly high scoring but
ter is very light and the market is firm 
on the present basis. Stocks of stor
age butter are reducing very slowly and 
the market is barely steady at about 
unchanged prices. The market is not 
likely to radically change soon. Fancy 
creamery commands 35c in tubs and 
36@37c in cartons. Local dealers pay 
21c for No. 1 dairy and 17c for pack
ing stock.

Cabbage—75c per bu.
Carrots—65c per bu.
Celery—$1.25 per box containing 3 to 

4 bunches.
Cocoanuts—$4.75 per sack containing

100.
Cranberries—$12 per bbl. for Late 

Howes.
Cucumbers—$2.25 per doz.
Grape Fruit—The price is steady at 

$4 per box for all sizes.
Eggs—Receipts of fresh have in

creased to a considerable extent, owing 
to the very favorable weather. This in
crease is noted all over the country. 
Storage stocks are reducing rapidly 
and the future depends much upon the 
weather. There have been considerable 
importations of foreign eggs, and more 
because of that than anything else the 
market declined about 10c per doz. from 
the highest point. Local dealers have 
reduced their paying price to 27c, while 
cold storage holders have lowered their 
quotations to 23@24c.

Grapes—Malaga, $6.50 per keg.
Green Onions—25c per dozen.
Honey—18c per lb. for white clover, 

and 16c for dark.
Lemons—Verdellis, $6 per box; Cali

fornia, $6.25.
Lettuce—Eastern head, $2.50 per bu.: 

hot house leaf, 15c per lb.
Nuts—Almonds, 18c per lb.; Butter

nuts, $1 per bu.; Chestnuts, 22c per lb. 
for Ohio; Filberts, 15c per lb.; Hick
ory, $2.50 per bu. for Shellbark; Pe
cans, 15c per lb.; Walnuts, 19c for 
Grenoble and California; 17c for Na
ples; $1 per bu. for Michigan.

Onions—$1.10 for red and yellow and 
$1.50 for white; Spanish, $1.40 per 
crate.

Oranges—$2.50 for Floridas; $2.75@ 
3 for California Navals.

Peppers—Green, 75c per small bas
ket.

Potatoes—The. market is without

change. Country buyers are paying 45 
@50c; local dealers get 65@70c.

Pop Corn—$1.75 per bu. for e a r; 5c 
per lb. for shelled.

Poultry—Local dealers pay 11c for 
springs and fowls; 6c for old roosters; 
9c for geese; lie  for ducks; 14c for 
No. 1 turkeys and 12c for old toms. 
These prices are live weight. Dressed 
command 2c per lb. more than live.

Radishes—30c per dozen.
Spinach—$1 per bu.
Sweet Potatoes— Delawares in bu. 

hampers, $1.25; Jerseys $4 per bbl.
Tomatoes—$3.50 per 6 basket crate 

of California.
Veal—Buyers pay 6@12c according 

to quality.

For fifty-six years the Rindge-Kalm- 
bach-Logie Co. has given its employes 
turkeys at Christmas time. For the 
past fifteen or twenty years the tur
keys have been furnished by Frank N. 
Cornell, of Sunfield. The assignment 
this year amounted to 160, with an 
average weight of twelve pounds. The 
turkeys were laid out on tables in the 
basement of the factory and tagged 
with the names of the employes, the 
size of the turkey depending upon the 
size of the employe’s family. James 
Campbell received his forty-fourth tu r
key, being the oldest employe in the es
tablishment.

Charles Clarke, Assistant Commis
sioner of Industries of the Grand 
Trunk Railway, has published a book 
entitled Japan, in which he graphical
ly describes a trip he made to the 
Flowery Kingdom in 1910. The book 
is not a large one, being only 135 
pages in extent, but it is bright and 
entertaining on every page and the 
Tradesman cheerfully commends it 
to the perusal of anyone who is in 
any way interested in the subject. 
The price of the book is $1.

Wm. R. Roach, the H art canner, 
was in the city Tuesday on h's way 
home from New York, where he 
booked contracts for next season 25 
per cent, in excess of his orders from 
the same houses any previous sea
son. Mr. Roach is an optimist of the 
optimists and refuses to believe that 
the country is going to the demnition 
bowwows.

J. T. Loomis succeeds George E. 
Murphy in the billiard and cigar busi
ness on Madison Square.

Connelly & Dise are succeeded by 
Kate S. Connelly in the grocery line on 
Madison Square.

Reimink Bros., grocers at 2020 South 
Division avenue, are succeeded by G. J. 
Koning & Son.

The Grocery Market.
Sugar—The Federal and Arbuckle 

refineries have reduced their price to 
4.10c. O ther refiners still hold at 
4.15c. This decline automatically re
duces the price of Michigan granu
lated to 4c. The market is weak. 
The outlook for raw sugar is also 
weak, as crops promise to be very 
large if the weather proves favor
able. The consumptive demand for 
refined sugar is fair.

Tea—All markets are experiencing 
the usual holiday dullness. Prices 
are firm, with advances in some lines 
after January 1.

Coffee—Prices are nominally un
changed, but the chance is that any
thing like good business would bring 
concessions from first hands. This 
applies to all grades of Rio and San
tos. Mild coffees are having a fair 
demand at fairly steady prices. Java 
is unchanged and quiet. Mocha is 
scarce and high.

Canned Goods — Tomatoes are 
about the same as a week ago. Corn 
and peas are also unchanged and 
dull. Apples are moderately active 
at unchanged prices. California can
ned goods are in fair demand at un
changed prices. Small Eastern can
ned goods are in moderate request, 
most lines being firm because of short 
pack.

Canned Fish—Salmon of all grades 
are unchanged and quiet. Domestic 
quarter oil sardines continue very 
scarce and Very high, all packers 
quoting $3.25 per case in a large way 
f. o. b. Im ported sardines are also 
scarce and very high.

Dried Fruits—There is still much 
indignation expressed by local job
bers over the action taken by the 
Associated Raisin Co., which pro
poses to do away with private brands. 
Rather than do this some of the job
bers declare that they will establish 
their own seeding plants. Most of 
the large jobbers have already con
tracted for their supply of labels for 
the coming campaign and are in a 
position to practically oppose the 
scheme of the grow ers’ company, 
which seems to have for its object 
the exploitation of affiliated packers’ 
brands. In California and Oregon 
prunes the trade is dull, but the m ar
ket has a firm undertone and there 
is no change in prices. There is lit
tle interest shown in California 
peaches. Producers on the Coast are 
actively at work on the organization 
of a selling company along the same 
lines as the California Raisin Co., 
with every prospect of a successful 
termination of their work. Apricots 
are closely cleaned up on the Coast 
and the feeling is firm, but there is 
little demand at present. Currants 
on the spot remain firm, as the cargo 
landed by the Dora is held to be 
hardly sufficient to meet current re
quirements of consum pt’on. Citron 
and peel are firm and moderately ac
tive. The carry-over into the new 
year, it is asserted, will be the small
est known for many seasons.

Cheese—Prices are unchanged and 
show no signs of immediate change.

Syrups and Molasses—Corn syrup 
is without change. Compound re
quest at unchanged prices. Sugar

syrup dull at ruling prices. Molasses 
in good demand, and as to the fancy 
grades, scarce.

Starch—Muzzy bulk and Best bulk 
and package have declined 10c per 
100 lbs.

Provisions — Smoked meats are 
steady and unchanged. Pure and 
compound lard are steady at unchang
ed prices and with a fair demand. 
Barreled pork is very dull, canned 
meats very steady but dull, dried 
beef off another cent. The very high 
prices ruling on dried beef have great
ly curtailed the consumption.

Salt Fish—Norway mackerel are 
not generally offered, being in very 
small aggregate supply and held in 
few hands. There is an every day 
demand at prices ranging consider
ably above a year ago. Some oper
ators predict an advance after the 
first of the year. Irish mackerel are 
likewise in small supply, but are not 
as much wanted as Norway fish, 
though first hand holders had no dif
ficulty in disposing of their supply. 
The prices of Irish mackerel are also 
somewhat above last year’s level. 
Cod, hake and haddock are quiet and 
unchanged in price.

Kalamazoo—The Celery City Cream
ery Co. has engaged in business to 
manufacture and deal in all kinds of 
dairy products and to buy and sell eggs, 
oysters, fruits and honey. The com
pany has an authorized capital stock 
of $15,000, of which $11,500 has been 
subscribed, $4,000 being paid in in cash 
and $7,500 in property.

Harry Witkoski has commenced busi
ness at 113 Campau avenue in the re
pair of magnetos, coils and other elec
trical work. He was formerly em
ployed by the Grand Rapids Electric 
Co. and others in the electrical line. 
He is using the style of Kent Electric 
Co.

The Tucker & Harper Lumber Co., 
after January 1, will remove its office 
here to its' cypress plant at Loughman, 
Fla., which is situated on main line of 
Atlantic Coast Line Railway, 175 miles 
south of Jacksonville and 75 miles 
north of Tampa.

Midland—The Midland Brick & 
Tile Co. has merged its business into 
a stock company under the style of 
Midland Tile W orks, with an author
ized capital stock of $10,000, of which 
$8,300 has been subscribed, $425 paid 
in in cash and $6,500 in property.

Grand Ledge—Carl Florian and 
Emory E. Turner have formed a co
partnership and will open a machine 
and automobile repair shop under the 
style of Turner & Florian. They will 
also manufacture specialties.

Arthur Barnes has taken over the 
meat business at 1923 South Division 
avenue, which has been conductd by 
Eugene C. Poole under the style of 
Barnes & Poole.

Mrs. Fred Potter succeeds Frank 
O’Donnell in the grocery and bakery 
business at 413 Fourth street.

Peter C. Hansma has removed his 
shoe and repair shop from 1118 Wealthy 
street to 753 Oakdale street.

mailto:4.25@4.50
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The stockholders of the Cheboygan 
State Bank and Cheboygan County 
Savings Bank will meet Dec. 27 to 
vote on the advisability of a merger 
or consolidation of the two institu
tions. The new bank will be known 
as the Cheboygan State Savings 
Bank. The Cheboygan State Bank 
will increase its capital stock from 
$50,000 to $60,000 and also pass on 
to the new organization its surplus 
of $10,000, making $70,000 altogether. 
For this $70,000 the stockholders will 
receive $35,000 in cash and stock of 
the new bank at par for the remain
der. The directors will be selected 
from existing directors, one-half from 
each bank. Frank Shepherd, President 
of the Cheboygan State Bank will 
not be interested in the re-organiza
tion, retiring of his own volition. The 
same is true of Mr. Malony. The 
consolidation will effect a saving of 
$6,000 a year in expense which, in it
self, will be enough to pay a reason
able dividend on the new capital 
stock. It is expected that H. A. 
Blake will be President of the new 
corporation and W ard L. Hagadorn 
Cashier.

Probably nothing in banking cir
cles has caused such widespread dis
cussion as an announcement sent out 
by the Ford M otor Co. to firms from 
which it buys materials and supplies 
that hereafter accounts due for the 
company’s purchases will be paid by 
depositing the amount to the name 
of the creditors in the H ighland Park 
State Bank, and that the old system 
of paying by check will be discon
tinued to save time and labor. 
It is made clear that those of 
whom the company is a customer 
are at liberty to check on their ac
counts a t any time, withdrawing part 
or all of their balances, but the com 
pany “trusts that they will not w ith
draw the account.” I t is estimated 
that the Ford company has been pay
ing $6,000,000 each month by check, 
this being a conservative estimate 
made by one of the bankers, and keep
ing two stenographers busy con
tinuously from the 1st to the 15th of 
the month drawing up the checks nec
essary to cover these current expens
es. That the new plan will have a 
considerable effect on the business of 
both the Highland Park State Bank 
and the banks of D etroit is acknowl
edged. Although the Highland Park 
State Bank has no direct connection 
with the Ford M otor Co., the majority 
of the stock is held by Ford officials, 
James Couzens, Vice-President and 
Treasurer of the company being Presi
dent of the Bank, with Henry Ford 
a heavy stockholder. It was organ-

ized in 1909 to handle the financial 
business of the company, but its busi
ness is not confined to the company. 
According to the statem ent of June 
24, 1913, the resources were $3,019,- 
787.26, with commercial and savings 
deposits amounting to $2,710,305.13. 
It is asserted that the new system 
inaugurated by the Ford company 
has no exact analogy in the recent 
history of business.

The Security Trust Co. (Detroit) 
has signed a ten year lease on the 
north half of the ground floor of the 
Moffat building, owned by the estate 
of Hugh Moffat. The company has 
been sharing quarters with the Mich
igan Savings Bank which is preparing 
to move to the ground floor of the 
Bamlet building, at Griswold street and 
Grand River avenue, the entire struct
ure having been leased for ninety-nine 
years by a syndicate of the Bank’s of
ficials. Possession of the newly ac
quired space by the Trust Company 
is contingent upon the removal of the 
Bank. Although the lease held by the 
latter does not expire until May, 1915, 
the Bank expects to move in a short 
time. The Trust Company will have 
twice the floor space it now occupies.

Plans for the creation in Detroit of a 
National bank with capital and surplus 
of approximately $7,000,000 are re
ceiving consideration by officers and di
rectors of the Old Detroit National 
and First National Banks. The plan, 
which is still in an embryonic stage, 
involves consolidation of the two in
stitutions, the two largest National
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banks in Michigan. To investigate the 
practicabilty of the proposed union, the 
directors of each bank have selected a 
special committee of its officers and 
these committtes, within a few days, 
will get together to give the proposition 
thorough consideration. As yet there 
has been no meeting between the com
mittees and no formal action has been 
taken by either bank beyond selection 
of the personnel of the committees. In 
referring to the prospect, Wm. J. Gray, 
Vice-President of the First National 
Bank, said : “Detroit has grown to be 
a great city; it is no longer a country 
town. It is the home of great manu
facturing industries, with requirements 
for larger capital than any one Detroit 
bank can now supply. As you know, 
the National banking law limits loans 
by National banks to 10 per cent, of 
capital and surplus to any one custom
er. The result has been that large bor
rowers have been obliged to divide 
their business with two or more banks 
or even go outside the city for capital 
needed in operation of large industries 
here. That is not as it should be. The 
business of each customer should all 
be handled by one bank. When loans 
are obtained from several banks, it be
comes difficult for a bank to have as 
complete knowledge of the borrower’s 
affairs as it ought, for it is not easy 
for banks to obtain information of 
this nature from other banks. Should 
the Old Detroit and the First National 
be united Detroit will be given a bank 
with facilities great enough to provide 
for the needs of its large business en
terprises.

Of the effect of the new banking 
law in at least one direction, there is 
no doubt whatever. That it will abol
ish the whole phenomenon of financial 
panic is not in the least to be expected. 
Human nature, excesses of speculation 
and abuse of credit would have to be 
abolished first. But the precise phe
nomena of 1907—the grasping by each 
of our 25,000 banks at the other’s re
serves ; their suspension of cash pay
ments because of the hoarding of cur
rency; and, finally, the open market 
premium on all kinds of currency and 
the issue of emergency paper money 
—will not be possible.

The next point of interest will be, 
just how the system probably will work 
in the autumn “harvest demand.” We 
will no longer have the mountain of 
re-deposited country bank reserves in 
Chicago and New York, against which 
interior banks draw cash by the tens 
of millions, with the familiar resultant 
loan contraction. The country bank 
will tender its merchants’ paper for 
rediscount at its regional institution, 
and thereby establish an enlarged re
serve. It can then expand its loans. 
When it comes to getting the requisite 
supplies of currency for paying the 
farmhands and providing the till-money 
of country stores in the active season, 
it will draw, as against that credit, 
either the present small notes of Gov
ernment currency or the new reserve 
notes.

But this very fact draws attention 
to the second uncertainty. Will the 
management of our regional banks be 
quick to adopt such policy, if they see

that the member institutions are en
couraging undue speculation? Our 
great city bankers have not been in all 
respects noted in the past for the pur
suance of a money-market policy which 
is based on putting up discount rates 
with the open purpose of checking and 
obstructing a speculative movement, 
based on expanded credit. Still with 
the new banking system come new re
sponsibilities, and a bank directorate 
which deals with banks alone is some
thing different from one which deals 
with powerful individuals.

All this will leave two serious ques
tions open. Under the new provisions, 
the reserve of any bank may consist in 
the proceeds of its own commercial pa
per, rediscounted at a central bank. 
Will this mean so great facility for in
creasing loans, and so little of the old- 
time “rope to the balloon” (which a 
cash reserve requirement provided), as 
to encourage undue expansion, not of 
the currency, but of credit? This is, 
perhaps, the most difficult of all points 
on which to make confident prediction. 
It is, however, just this problem which 
every European central bank has had 
to meet, and they have met it through 
the raising of the official bank rate for 
rediscount, whenever private banks 
were spreading out too far.

Another trouble with the cheap auto
mobile is that it burns just as expen
sive gasoline.

Q u o ta tio n s  on Local S tocks and  Bonds.
P ub lic  U tilities .

Bid. A sked.
Am. L ig h t & T rac . Co., Com. 333 336 
Am. L ig h t & T rac . Co., P fd . 106 108 
Am. P ub lic  U tilities , Com. 45 46
Am . P ub lic  U tilities , P fd . 70 71%
C ities  Serv ice  Co., Com. 78 80
C ities  Service  Co., P fd . 64% 66%
C itizens T elephone  Co. 73 78
C om w ’th  P r. Ry. & L t., Com. 53% 55
C om w ’th  P r . Ry. & L t., P fd . 75 76%
Com w ’th  6% 5 y e a r  bond 95% 97% 
Pacific  G as & E lec. Co., Com. 34% 35% 
T en n essee  R y. L t. & P r .,  Com. 12 14
T en n essee  Ry. L t. & P r .,  P fd . 59 61
U nited  L ig h t & R ys., Com. 78 78%
U n ited  L ig h t & R ys., 1st P fd . 74% 75%
U nited  L t. & R ys. new  2nd Pfd. 
U n ited  L ig h t 1st a n d  re f. 5%

. 70 7U

bonds 87’
U tilitie s  Im p ro v em en t, Com. 40 42
U tilitie s  Im p ro v em en t, P fd . 62 64

In d u s tr ia l a n d  B an k  Stocks.
D enn is  C an ad ian  Co. 99 106
F u rn itu re  C ity  B rew in g  Co. 59 65
Globe K n itt in g  W orks, Com. 135 138
Globe K n itt in g  W orks, Pfd . 97 99
G. R. B rew in g  Co. 150 160
M acey Co., P fd . 
C om m erc ial S av ings  B ank

94 96
200 225

F o u r th  N a tio n a l B an k 215 220
G. R. N a tio n a l C ity  B an k 176 178
G. R. S av ings  B an k 250 300
K en t S ta te  B an k 260
Old N a tio n a l B an k 204 208
Peoples S av in g s  B an k 250
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THE SPIRIT OF TH E DAY.
“Merry Christmas” is the salutation 

which takes the place of all others on 
the one day of the year. It is the time 
of all times when everybody should be 
happy and in good spirits. Most peo
ple enter heartily into the spirit of the 
occasion and what a world of enjoy
ment the holiday season brings. It is 
not alone the giving and the receiving 
of presents, though that by custom has 
come to be the chief feature, but as 
well the sentiment so generally accept
ed of peace on earth and good will to 
men. The peace on earth is not an in
dividual matter, but good will to men 
is particularly so. That is something 
always under personal control. Grudg
es, ill will and enmity have no place 
in the holiday and are incompatible 
with the spirit of the festival. Christ
mas is the anniversary of the Savior’s 
birth, the anniversary of God’s greatest 
gift to the world. The churches cele
brate it appropriately and it is taken 
up by all Christendom. Sometimes the 
origin is lost sight of in the celebra
tion, but the spirit of the day and the 
occasion is always the same.

The established custom of Christmas, 
recognized as the chief festival of the 
year, is the Christmas gift. It is the 
remembrance of relatives and friends, a 
remembrance great or small, according 
to circumstances, but it is the remem
brance, not its cost that counts. A lit
tle gift from one may be prized more 
highly than one a hundred times its 
value from another, because of the as
sociation it recalls and the sentiment it 
carries. It is at this season that the 
ultra utilitarian rises up to complain of 
the American habit of carrying things 
to the extreme. It is urged that many 
spend money they can ill afford for 
Christmas presents, that our people are 
never moderate or satisfied with the 
day of small things. It is insisted that 
they desire to make gifts as great as 
those made by the people of larger 
means, and so are really intemperate in 
their generosity. Probably there is 
some foundation for a complaint of this 
character and presumably there are 
some instances where the criticism ap
plies with indisputable force. That, 
however, is not the rule or anywhere 
near it. Strictly to apply utilitarionism 
to something which is largely senti
mental, is uncalled for and unfair. The 
greatest pleasure is in the giving and if

some hardship is imposed, it is gladly 
accepted and cheerfully borne. The 
Christmas gift implies a great deal 
more than its cost and if its cost has 
compelled retrenchment and extraordi
nary economy on the giver, it forms 
the choicest part of the gift. So let 
every one enter heartily and in whole- 
souled fashion into the sentiment of 
the day which finds multitudinous 
expressions in “Merry Christmas.”

TH E FOUR FUNDAMENTALS.
The four fundamentals underlying 

the business prosperity of the world 
are the products of the earth, money, 
credit and confidence. In  this coun
try  the crops now going to the con
sumer are smaller than those of the 
preceding year, although the D epart
ment of Agriculture finds that, on 
account of advanced prices, the money 
value of the principal ones is greater 
than that of the crops of 1912. This, 
so far as it goes, is a disadvantage 
to the consumer, and the reduced 
amount of freight cuts down the 
earnings of the railroads. T hat the 
small stocks of merchandise in the 
hands of distributors is an advantage 
there is no doubt. General business 
is unquestionably shrinking.

As to the capital of Europe that 
was scared out of sight by the Balkan 
war, the signs that it is coming into 
use are few. True, the Imperial Bank 
of Germany has reduced its discount 
rate 1 per cent, recently, but it has 
been able to do so only by the help 
that Berlin has received from Lon
don, and the latter city is as tight 
as ever. N or is it the banks only that 
furnish evidence. I t appears as hard 
to sell securities in London as at any 
time in many months. In this coun
try the only securities that are offered 
are those that must be sold to meet 
m aturing loans or for some equally 
imperative reason.

As to the party in power (nominal
ly the Democratic party) it is not a 
question of what they will “dare” to 
do. Nobody supposes that they want 
to ruin the country. I t is a question 
whether there is enough breadth an.1 
wisdom and practicality in the domi
nant power at W ashington to give 
business a fair chance. The record 
thus far is by no means encouraging.

To return to the primary things. 
Money is still scarce or, rather, cap
ital is still timid. Its  timidity is due 
to causes well known, which causes 
have not yet been removed. The ef
fects of the new tariff law are yet lit
tle understood and there are months 
of uncertainty ahead. Still more im
portant is the banking and currency 
bill, and nobody can tell in what 
shape that bill will come into the 
world as a law. Even after its enact
ment the probabilities are that the 
strange provisions in it will be watch
ed with distrust. And then the rail
road and the trust questions will still 
be with us.

W ith all these things in the way 
the normal course of credit opera
tions is impeded and at some points 
absolutely stopped. Here is indicat
ed the lack of confidence which makes 
the whole movement of trade slow 
and perfunctory.

I t  is folly to shut one’s eyes to these

things. One may, however, look with 
hope to certain signs of better things. 
There is a limit to the amount of 
pressure that even a Populist would 
be willing to place on the commerce 
of the L^nited States. Having gone 
so far as the President and Congress 
have gone in their disturbance of 
business, they will, no doubt, apply 
to the situation any palliatives they 
can find. And, if reason prevails, the 
In terstate Commerce Commission 
will allow the railroads to raise their 
freight rates. Tha* will not be fun
damental, but it will be helpful. P re
sumably the strain on the capitals 
of Europe will be relaxed, though by 
what process does not appear. A 
thousand million dollars of capital 
was destroyed in the Balkan war. 
Some years will be required to re
place it. As to our own country, it 
cannot be too often repeated that its 
wealth, active and latent, is so great— 
wealth in material and wealth in mind 
—that it will triumph over all follies 
and misfortunes. This it has done 
in grave emergencies in the past. It. 
is constantly surprising the doctors 
of commerce.

TH E NEW  BAG LIST.
Not a little interest has been excited 

in the trade by .the establishment of a 
new standard price list by the manufac
turers of paper bags. To the uninitiat
ed it may be explained at the outset 
that this uniform standard list does not 
signify that the manufacturers are to 
sell their bags at a uniform price. The 
list is subject to discounts, and the 
discounts vary in accordance with the 
ideas of the sellers, hence there is no 
uniform net price list.

The changes that have come about in 
the uses of paper bags, and the ex
pansion of the business generally, have 
rendered imperative the establishment 
of a standard upon which to base the 
respective prices of the manufacturers.

The first standard list for paper bags 
was formulated in 1878, or thirty-five 
years ago. At that time the bag busi
ness was at least comparatively young, 
and there were few varying weights 
and sizes to reckon with. But year by 
year the popularity of the paper con
tainers increased, until their usefulness 
extended to almost every department 
of retail business.

The work required of bags varies 
from a container for feathers to one 
for iron spikes, and it has been found 
necessary to furnish graded sizes from 
an ounce to thirty-five pounds, and a 
number of “specials” of even greater 
containing capacity.

The development of the bag business 
has been particularly marked during 
the last fifteen years. In former times 
it was an extensive manufacturer who 
made more than half a dozen grades, 
while to-day the price lists of the more 
prominent concerns embrace as many 
as sixty to seventy styles, all in vary
ing sizes, made to suit different lines 
of contents, to please every fancy, and 
to meet every purpose. There are 
many kinds of bags for the grocer, the 
butcher, the baker, the fruit and the 
vegetable vender, the delicatessen store, 
the hardware store and so on. The in
finite variety of weights and sizes led 
to the utmost confusion when determin

ing prices, and as competition is keen 
and business is done in a large way on 
a small margin, the manufacturer who 
made a profit on one line frequently 
lost it on another, until the situation 
became as intolerable for him as it 
was unsatisfactory to the buyer. Hence 
the establishment of a new standard 
list price which it is hoped will go a 
long way to straighten out the en
tanglements of too many years’ stand
ing, and work alike for the benefit of 
the seller and the buyer.

W ashington dispatches announce 
that the copper country strike will 
be “investigated” by Secretary of 
Labor Wilson. Such an investigation 
by such a man would be the height 
of absurdity. The strike has been in
vestigated until the country is weary 
of the false and misleading reports 
which have been given publicity by 
union labor liars and perjurers. W il
son is the meanest type of union 
labor leader. He has no more idea 
of right and wrong than a hog has 
of heaven. His recent treasonable u t
terances at the convention of the 
American federation of labor at Seat
tle plainly indicate that he is a traitor 
to his country and has no conception 
whatever of the right of American 
workmen. His theory is that the 
world belongs to union grafters and 
sluggers and that he was appointed 
by President W ilson to aid and abet 
the union cause by destroying the in
tegrity and independence of American 
working men and forcing them to 
take iron clad oaths to carry the torch 
of the union incendiary and the blud
geon of the union murderer. Instead 
of investigating things he is incapable 
of comprehending, he should be im
mediately relegated to obscurity and 
oblivion. Yet President W ilson has 
not repudiated his treasonable u tter
ances, nor has he disciplined him or 
rebuked him, as he did the arm y and 
navy officers who made sport of the 
W ilson policies in the Philippines. 
If President W ilson wants the public 
to treat his administration as a joke, 
he can do it no more effectively than 
by keeping his union labor namesake 
in his cabinet.

The strike in the copper country ex
ists in name only. The only reason for 
keeping up the semblance of a strike 
is to enable the union leaders to wax 
fat on the contributions which are 
pouring in from all parts of the coun
try. But for these contributions the 
strike would have been called off long 
ago. There was never any real reason 
for the strike except the avarice of the 
union leaders who expected to make 
good from the pickings, no matter how 
much suffering and privation their ac
tion might entail. The union leaders 
knew from the beginning that the strike 
had no possible hope of succeeding, be
cause the managers of the mines were 
so thoroughly well grounded that they 
knew just what they could do and when 
they stated before the strike was called 
that they would never recognize the 
union, every one but the poor fools who 
placed confidence in the lying promises 
of the strike leaders knew what the 
outcome must necessarily be.



D ecem ber 24, 1913 M I C H I G A N  T R A D E S M A N 9

MEN OF MARK.

G. Adolph Krause, President Hirth- 
Krause Co.

Labor of an intelligent and con
sistent character, rather than the er
ratic undertakings of a genius, forms 
the foundation of the success budd
ed by most men of the present gener
ation engaged in the leather industry. 
The field for brilliant coups in this 
line is limited, so that it is the in
telligent worker, plodding along in
dustriously, who gathers and holds 
the elements of success. True it may 
be that the pioneer gifted by genius 
gained fame by some bold stroke, 
but the opportunities that were given 
to the earlier tanners and shoe mak
ers are denied to the greater number 
of those who succeed them.

I t  cannot be denied that originative 
power has as great a value now as 
in the days of the pioneer. W here 
the later found large possibilities 
which needed but development, the 
leather man of the latter generation 
has a narrower field in which to de
vote his energies where it is practical
ly impossible to originate or develop 
along a line that is not already crowd
ed. Nothing is left for the late comer 
to do but to accept the conditions 
confronting him and, by diligence and 
a willingness to accept the small re 
muneration promised in the early 
stages, apply himself with all the 
energy he possesses and thus raise 
himself to the level of success.

Gustave Adolph Krause was born 
in Ann Arbor, Nov. 16, 1853. His 
father was a native of Prussia. His 
mother was born in W urtemberg. His 
father learned the tanning trade from 
his father and conducted a tannery 
at Ann Arbor for many years. Adolph 
attended school until he was 15 years 
of age, when he entered the emplov 
of h :s father, buying hides and sell
ing leather. He remained with his 
father fifteen years, during which time 
the father engaged in the manufac
ture and sale of shoes in Ann Arbor, 
Adolph looking after this branch of 
the business. May 3, 1883, he formed 
a copartnership with Frederick H irth 
for the purpose of conducting a 
leather and findings business here and 
on that date bought out Samuel 
Parks, who was then conducting a 
like business at 118 Canal street. The 
business was subsequently removed to 
12 and 14 Lyon street, a t which time 
the firm name was changed to H irth, 
Krause & Co. and, in the meantime, 
childrens’ shoes and rubbers were 
added to the stock. In  1889 the firm 
erected a building at 16 and 18 South 
Ionia avenue and added a full line of 
shoes. Later the house purchased the 
water power at Rockford and en
gaged in the manufacture of shoes at 
that place. A year or so later a tan
nery was erected in which is manu
factured the leather that is used in 
the shoes manufactured by the house. 
The H irth-K rause Co. now has an 
authorized capital stock of $490,000, 
of which $370,000 is paid in, and the 
volume of the business conducted by 
the house now amounts to about 
$1,250,000 yearly.

Mr. Krause was married in 1875 to 
Miss Elizabeth Kirn, of Ann Arbor. 
They have four living children—two

boys and two girls, O tto, the oldest 
son, is manager of the shoe factory 
a t Rockford. V ictor is the manager 
of the tannery. One daughter is now 
Mrs. George VanW iltenburg, of J. 
VanW iltenburg & Son, lumber dealers 
on Michigan street. The other daugh
ter is at home. The family reside in 
their own home at the corner of Cres
cent street and Prospect avenue.

Mr. Krause joined the German 
Lutheran church at Ann Arbor when 
he was a child and continued to be a 
communicant of that denomination 
until 1896, when he became one of the 
organizers of the English Lutheran 
church, now located at the corner of 
Crescent street and Bostwick avenue. 
He has served this organization sever
al years in the capacity of elder.

Mr. Krause has no social or frater
nal affiliations outside of his home 
and his church. He is faithful to his 
business, although he does not de

vote as many hours to it as he did 
in the infancy of the institution. He 
attributes his success to the fact that 
he never made a promise that he has 
not kept. He has made his word as 
good as his bond. His m otto is, “He 
who serves his fellow men his best 
serves himself best.” He has no hob
bies, unless it may be the autom o
bile, which he uses as a means to an 
end, because it enables him to get 
out into the open and see nature at 
her best.

Mr. K rause’s reading has been 
along religious and philosophical 
lines and he is very generally regard
ed as an authority on both branches 
of learning. Few men carry into 
their business such well defined pre
cepts and such rigid rules of right 
doing as Mr. Krause. This applies

not only to his dealings with his cus
tomers, but with his employes as 
well. Every one associated with him 
and every one who touches his life 
at any angle finds a man who is 
thoroughly dependable and who is 
not subject to changes of mood and 
temperament which mar the careers 
of so many successful business men.

Mr. Krause has held many offices of 
trust and responsibility. One of the 
highest honors that can come to any 
man in his line of business came, un
expectedly and unsolicited, last week 
in his election as President of the 
W estern Association of Shoe W hole
salers, which includes practically all 
the wholesale shoe houses between 
Pittsburg and the Rocky Mountains, 
north of the Ohio River. Mr. Krause 
had previously served on the Execu
tive Committee of the organization 
so that his election to this office 
comes as a recognition of the good

work he accomplished in a less hon
orary and responsible capacity.

The Tradesm an improves this op
portunity to pay a personal tribute to 
the genius and helpfulness of Mr. 
Krause. Scarcely a day passes that 
he does not drop in the office on his 
way to or from his work to discuss 
some m atter of mutual interest and 
present for publication or discussion 
some poem, editorial or magazine a r 
ticle which meets his approval or 
disapproval. Many of the heroics 
which the Tradesman has published 
on its front cover during the past 
dozen years have been selected by 
Mr. Krause and the same is true of 
dozens of timely articles which have 
been published regarding leather, 
shoes, rubbers and on business topics 
generally, many of them w ritten by

himself. If every reader of the 
Tradesm an—if one in ten even—were 
as thoughtful and helpful as Mr. 
Krause is in this respect, the Trades
man would have the largest and 
strongest contributing force of any 
publication in the country. Duly 
tenacious of his own opinions—as 
all successful men have a right to be 
—and possessing to a marked degree 
the characteristic positiveness of men 
of Teutonic blood and descent, he is 
so liberal in thought and so tolerant 
in speech and argument that he in
variably accords the other man the 
same measure of freedom which he 
claims for himself, so that the con
ferences and discussions which are a 
source of so much pleasure to both 
himself and his friends are really 
illuminating facts leading to ultimate 
truth.

Personally, Mr. Krause is one of 
the most companionable of men. He 
is one of the best type of self-made 
men. He honors a phrase which is 
sometimes used in an invidious sense. 
He simply accomplishes a great deal 
by persevering industry, intelligence 
and a high sense of personal respon
sibility. Any other man may do the 
same if he has an ordinary equipment, 
but few have the courage and the 
character which are so prominent in 
the make up of Mr. Krause. He has 
a good prespective of life, under
stands the limitations of human na
ture and the power of selfishness, but 
he fights for things attainable and 
this city has been the gainer thereby. 
He is kindly in his ways and, having 
high ideals, he lives up to them. He 
is moulded somewhat out of the or
dinary to the majority of men, in the 
fact that he is a good listener and 
has the ability to absorb the best 
thoughts and advice of other men. 
but always improves upon his sources 
of inspiration. He has helped to raise 
the standards and ethics of the shoe 
trade. He is a consistent believer 
in doing things “different” and, there
fore, he has fathered many innova
tions, as, in fact, all genuinely suc
cessful men nowadays must do. 
There is always room at the top, no 
m atter how crowded the bottom and 
the center may be.

While the lines upon which his 
success has been reached are simple, 
he himself is a very unusual man. In 
his way he is a practical philosopher. 
He has become a good deal more 
than a mere business man. Practical 
experience has greatly broadened his 
strong intellect. He is not only a 
safe advisor along business lines, but 
a man who has looked into life in 
a broad way and extracted from it 
many hard-won lessons. A strong 
man up one side and down the other 
he is much more apt to provoke ad
miration than love; blunt and out
spoken, he knows nothing of diplo
matic subterfuges. He has learned 
in a hard school and may at times have 
harshly taught, but he has establish
ed a record of probity which none 
can assail and which all may emu
late with profit and satisfaction.

A drop of ink can still make millions 
think. But it has to be turned into 
live-wire language and printed on the 
better kind of paper to do it.

G. A D O L P H  K R A U S E .
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What Some Michigan Cities Are 
Doing.

W ritte n  fo r  th e  T rad esm an .
The Saginaw Board of Trade has 

launched a movement looking toward 
boat lines connecting with im portant 
lake ports. The city will have a 
tw enty foot channel to the bay in 
the spring as a result of the govern
ment dredging.

A “Know .Jackson” movement, in
augurated by the Chamber of Com
merce of that city, is proving success
ful. More than a hundred business 
men turned out recently to visit one 
of the local factories.

Kalamazoo’s fifth annual auto show 
will be held Feb. 3 to 7 in the armory 
building.

The Bay Cityan. organ of the Bay 
City Board of Commerce, will be 
edited hereafter by a staff of local 
newspaper men. New quarters will 
be opened by the Board in the N orth
western Michigan building, Jefferson 
avenue.

The town of Clio has taken steps 
toward improved fire protection.

Hillsdale now claims to have the 
best retail lumber yard in Michigan, 
the Cortletts having rebuilt the plant 
recently destroyed by fire. At a re
cent public reception in the new sheds 
there were 1.500 people present, with 
music speeches and dancing.

Vermontville has bought a fire en
gine and can throw water over the 
top of the lightning rod on the high
est church steeple.

A city retail market place may be 
established at Boyne City. Commit
tees representing the Retail M er
chants’ Association and the Common 
Council are investigating the matter.

Initial steps have been taken by 
the Common Council of Holland 
looking toward the establishment of 
a free employment bureau. It is pro
posed to locate such a bureau in the 
city hall, giving unemployed and em
ployers a chance to register, so that 
the job and the man may be brought 
together.

Portland citizens have petitioned 
the Common Council to install a 
municipal ice plant. Portland’s ice 
supply has been very uncertain for 
several years and the present open 
w inter makes the people apprehen
sive.

A concrete and brick building, mill 
construction, 100x110 feet, three sto r
ies and basement, is being erected 
on Liberty street, Jackson, opposite 
the Michigan Central freight house 
by the Jackson Storage and Transfer 
Co. The building will be occupied 
by the W. R. Spencer Grocer Co., 
a new addition to Jackson’s whole
sale interests.

A building devoted to science and 
agriculture, costing $100,000, will be 
erected on the State Normal School 
grounds, at Mt. Pleasant. Contracts 
for this structure will probably be 
awarded Dec. 26.

The Indian school, located on a 
farm of 320 acres at the city limits 
of Mt. Pleasant, now has an attend
ance of 325 students and excellent 
work is being done. The school prop
erty has increased in value to $200,- 
000.

The Committee of twenty-one of

the Traverse City Board of Trade re
cently made a request of the Grand 
Rapids & Indiana, the Pere M arquette 
and the Manistee and N ortheastern 
railroads with respect to improved 
train service for holiday shoppers and 
every request was granted promptly 
by the carriers. In one instance a 
railroad made the change of time 
asked for within an hour after the pe
tition was received.

Baldwin is assured a State 'fish 
hatchery, the Pere Marquette Rail
road donating a site for the purpose.

The Saginaw Ad. Club held a re
cent dinner meeting at the Hotel 
Vincent and the problem of meet
ing mail order competition was dis
cussed, with T. C. Hoffmeyer as the 
principal speaker. He presented sta
tistics to show that Saginaw sends 
out annually upwards of $100,000 to 
Chicago and New York mail order 
houses. Study of mail order meth
ods and adoption of the best sys
tem, with a co-operative catalogue 
for Saginaw houses, 'was advised. He 
urged persistent and consistent adver
tising and extensive use of the par
cels post.

The new power plant at the U ni
versity of Michigan, Ann Arbor, has 
been completed at cost of more than 
$300,000.

The new plant of the Benton Iron 
and Brass Foundry Co., at Benton 
Harbor, is nearly done. Benton H ar
bor expects to land more factories 
in the spring.

New machinery has been installed 
and drain tile are being manufactur
ed at the Jackson State Prison. Brick 
are also being turned out. The brick
layers’ union of Jackson has taken a 
stand against using brick because of 
its competition with free labor, and 
they say that other local unions will 
take a similar stand. The prison 
authorities, however, have had no 
trouble so far in disposing of their 
brick.

Tile Bay City ordinance establishes 
a license fee of $10 per day for 
itinerant merchants. Legitimate mer
chants and tax payers there say the 
fee should be raised to $100 and they 
have requested the Council to take 
such action.

Supt. W arriner, of the Saginaw pub
lic schools, suggests to the Board of 
Trade that an expert be engaged to 
study the city’s needs as to indus
trial and commercial workers and to 
make recommendations on how the 
schools can best co-operate in fur
nishing these workers.

The factory of Kompass & Stoll, 
at Niles, will be enlarged by an ad
dition 60x150 feet for the manufacture 
of metal kitchen cabinets.

The annual meeting and banquet of 
the St. Louis Chamber of Commerce 
will be held New Y ear’s night.

The drain tile plant of Smith & 
Son, at St. Louis, has been purchased 
by J. J. Middleworth, of Duffield, and
F. A. W heeler, of Ohio, who are 
planning on new buildings and an in
creased output.

D etro it’s building operations this 
year will exceed the $30,000,000 mark, 
or about six million ahead of last 
year.

One of the biggest concerns in Chi

cago manufacturing envelopes is said 
to be considering removal to Kala
mazoo.

Battle Creek has the honor of en
tertaining the first National Confer
ence on Race Betterment, which will 
be held Jan. 8 to 12.

Max Heavenrich is the newly elect
ed President of the M erchants and 
M anufacturers’ Association of Sagi
naw. H. T. Wickes, who has held 
this position since the Association 
was formed, declined re-election.

The N ortheastern Michigan De
velopment Bureau will hold its an
nual meeting Jan. 28 in Bay City. 
Governor Ferris and other men of 
prominence will be speakers at the 
dinner.

The Port H uron Fair and Driving 
Park Association has voted to erect

T0REACHY0UR

PATROMIENDS
»SîèUlGAN OTATEH1" TELEPHONE

M ake Out Your B ills
TH E EASIEST W A Y  

Save Time and Errors.
Send for Samples and Circular—Free.

Barlow Bros. Grand Rapids, Mich.
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are shipped the sam e day they 

are received. This applies to 
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well as all others. If you are 
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service w e solicit a trial order.

W o u d e n  Q ro cer  Com pany

Grand Rapids—Kalamazoo 
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N E W YORK MARKET.

Special Features in the Grocery and 
Produce Market.

Special C orrespondence.
New Yor, Dec. 22—There is no im

provement in the spot coffee trade, 
but, on the other hand, a dullness 
even more pronounced than a year 
ago. W hen sales are made they are 
of the smallest possible quantity and 
the outlook is certainly anything but 
favorable to the holder of coffee. At 
the close Rio No. 7 is worthy in an 
invoice way, and Santos 4s, 12J4c. 
In  store and afloat there are 1,977,- 
528 bags of Brazilian coffee, against 
2,504,777 bags at the same time last 
year. Milds are selling slowly. Good 
Cucuta, 13^c.

There is a little business going 
forward in teas, although there is 
much room for improvement. Stocks 
seem to be light, and in the nature 
of things there ought to be a turn 
for the better after the turn of the 
year.

Sugar is as dull as coffee and prices 
still sag. Surely the “ultimate con
sumer” has no occasion to repine at 
the price of the two staples. Raws 
have been reported at 3.20c. One 
refinery quotes granulated at 4.20c 
and the others at 4.25c.

Rice is quiet and nothing but quie
tude is likely to prevail, at least until 
after the turn of the year. There is 
some accumulation of stock and 
prices are decidedly “wobbly,” al
though no decline is to be noted. 
Good to prime domestic, 5@5j£c.

Some improvement in the molasses 
market is shown as the w eather be
comes more seasonable and grocery 
grades especially are doing fairly 
well. Q uotations are unchanged. 
Good to prime domestic, 35@40c. 
Syrups are steady and unchanged. 
Fancy stock, 20@25c.

Spices are selling in very small lots 
and no interest seems to be shown 
for invoices. While quotations are 
steady there is absolutely no change.

The canned goods trade is showing 
a small steady movement. Tomatoes 
and peas are the two staples that 
seem to move slowest and especially 
the former. Some sales of standard 
3s have been made at 65c, but no large 
lots seem available at tins. Packers 
who can hold on think they will later 
find abundant justification.

O ther canned foods are moving in 
about the usual rut and nowhere is 
any activity reported or looked for 
until later. Wm. R. Roach, the big 
packer from H art. Mich., is here, 
bringing good nature with him and 
apparently, not at all interested in 
tales of hard times.

The warmer w eather has sent us 
more liberal supplies of butter and 
the market is a little off from a week 
ago. E xtra creamery, 36^37c; firsts, 
28@29c; held stock, 32@33c; imita
tion creamery, 22J^24c; factory, 21 
@21^2 c.

Cheese is very firmly held, with 
stocks not overabundant. Top grades 
of whole milk N. Y. State, 16}4l7c. 
W isconsin, lG@16}4c.

Eggs are steady, -«-ith the recent 
range about unchanged, notw ith
standing the “boycott.” The main 
business is with stock ranging from 
31@35c although quotations range 
way above and below this.

Believes in the Future of the Rural 
School.

Hon. Chas. W. Garfield has receiv
ed the following letter from Chas. 
E. Bessey, Professor of Botany at 
the University of Nebraska:

Lincoln, Neb., Dec. 15—Several 
days ago you sent me a copy of the 
Michigan Tradesm an containing your 
article on “W hat One W oman Did,” 
that Woman being Miss Ellen Mer
cer. I have looked over the article 
with very much interest and have two 
main thoughts in mind: first, the 
rather remarkable personality of the 
young woman; and second, the sym
pathetic manner in which you have 
w ritten this biography. Both are ex

tremely creditable to the two persons 
concerned.

On page 20 of the second column 
one expression there is the key to 
Miss M ercer’s whole success in which 
you say that “she became an intrin
sic feature of the neighborhood.” 
T hat is the difference between a real 
teacher and a hireling. If all people 
that teach, taught with that feeling, 
we should have no failures on the 
part of teachers. I like what you say 
she did in a subsequent paragraph 
where you say she took hold of an 
out-door problem and got her pupils 
interested in the orchards and vines 
and gardens of the farm ers’ homes. 
This kind of work is what tells, and 
if we could have such teachers in the 
rural districts we should hear much 
less of the failure of the rural school.

You will pardon me I am sure if 
at this point I refer to an experience 
that I had in Jackson county, Michi
gan, many years ago. I was fortu
nate enough to be elected to teach the 
school at the little cross-roads known 
as Liberty Mills, about ten or twelve 
miles south of Jackson. I had not 
had the best success—at least I felt 
that I had not succeeded brilliantly 
in the school that I had taught a year 
earlier and so I prepared myself es
pecially to take hold of this Liberty 
Mills school. I had been told that 
the school was a very unruly 
one and I found this was ac
tually the case. However, it proved 
to be one of the pleasantest schools 
with which I had anything to do. 
The reason, as I explained it. why 
the school was so pleasant was that 
I took the pupils out from the usual 
routine. I interested them in the 
things otit-of-doors and there was 
not anything outside of the school 
house abcut which the children might 
not ask questions and soon the ques
tions came. They ranged from the 
meaning of fossils in the stones 
which the children picked up, to such 
questions as why the fog seems to 
rest on the frozen mill pond when 
it is not any place else, why the clouds 
move as they do, and a multitude of 
questions regarding farms and gar
dens. Mv experience was much like 
that of Miss M ercer’s. I soon found 
that I had a united school district 
backing me, and when Friday after
noon came, when this out-of-door 
part of my school work was most in 
evidence I always had a lot of par
ents and relatives of the children 
present. They wantp^ fri know what 
was go;ng on in the school and they 
wanted to listen to what was being 
done.

I still have great faith in the future 
of the rural school. I still feel that 
it will be much better to restore and 
.improve the rural school than to 
drive it out of existence as some peo
ple think it should be.

But I have not time to write more 
this morning as I have an engage
ment soon. I t was kind of you to 
send me this paper and I shall re
member what you said there, and 
make use of Miss M ercer’s experience 
in some of the lectures which I am 
to give before long.

Charles E. Bessey.

Life Is a Struggle.
It makes very little difference what 

you do, so long as you do it with in
tensity and enthusiasm. You must 
work hard, think hard, love hard.

Make up your mind that your whole 
life will be a struggle, a struggle against 
weakness and temptation, against sick
ness and misery, against shams and 
falseness of all sorts.

Every time you allow yourself to be 
beaten, every time you fail to accom
plish the thing you set out to do, another 
step has been taken toward that bourn 
where the incompetent wither and 
shrivel up.

All life, as far as we know, means 
strife.—Whiting.

Fine
Calendars

HO TH ING  can ever be so  
popular w ith  your cus
tom ers for the reason that 

nothing else is so useful. N o  
good housekeeper ever has too  
m any, and th ey  are a constant 
reminder of the generosity and 
thoughtfulness o f the giver.

W e manufacture everything  
in the calendar line at prices 
consistent w ith  first-class qual
ity  and workmanship.

T ell us what kind you  want 
and w e w ill send you  samples 
and prices.

Tradesman
Company
Grand Rapids 
Michigan
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Michigan P oultry, B utter and Egg Asso- 
elation.

P res id e n t—B. L. H ow es, D etro it.
V ic e -P re s id en t—H . L. W illiam s, H ow ell.
S e c re ta ry  an d  T re a s u re r—J .  E . W ag 

goner, M ason.
E x ecu tiv e  C om m ittee—F . A. Johnson , 

D e tro it;  B. J .  Lee, M id land ; D. A. B e n t
ley, S ag inaw .

Growing Goose Livers in Germany.
The business of growing goose liv

ers as a specialty is practically un
known in America, consequently it is 
easily understood why one is not able 
to obtain the same excellent quality 
and size in the article of food as is 
produced by poultry growers of 
Europe.

Germany imports a large portion 
of her poultry and eggs from other 
countries and many car loads of 
geese are shipped from Southern 
Russia into the fattening stations at 
Berlin, w'hich is the largest and most 
central point for this class of trade. 
However, the finest product is grown 
in the districts of Strassburg and 
Pommern. The quality and size of 
livers which are shipped from these 
sections always bring the highest 
prices and are far superior in quality 
to any others produced elsewhere.

From my observations I have de
cided that the forced or unnatural 
growth of the liver to an abnormal 
sr 'e  renders it more tender and also 
causes it to be of a better flavor than 
a bver taken from a goose which has 
not been specially fed for this pur
pose, and for that reason goose livers 
as served in American restaurants arc 
not as palatable as the foreign pro
duct. Until poultry growers begin 
to take up the production of goose 
livers by special feeding the average 
American will not be able to enjoy 
a goose liver of the highest quality. 
There is a preserved liver sold at tlr* 
best delicatessen stores under the 
name "Pate de foie Gras," but it has 
never been my privilege to taste that 
article of food in this style, but un
doubtedly it is equally as good as 
any of the many preserved meats put 
up in this style nowadays and may 
suit the average taste.

I was unable to ascertain the exact 
amount of goose liver and fatted 
geese produced in these suburban 
towns each year, but considering the 
fact that about sixty establishments 
are located there, one can realize that 
the business is quite extensive. Many 
of the poorer class of tow n’s people 
do considerable fattening as a side 
line and the entire product is sent 
to wholesale dealers in Strassburg. 
Two of the largest establishments 
which I visited had a cooping capa
city of over 200 geese each, while the 
smaller ones average from a dozen to 
50 cages for fattening purposes. The 
smaller fattening establishments usu

ally raise their own geese, while the 
larger ones buy their geese from the 
farmers in the surrounding country.

The geese are about six months old 
when they are ready for fattening. 
They are first put into an outside 
inclosure for three or four days and 
fed on boiled corn, the object being 
to accustom them to confinement 
gradually and also to get them pre
pared for their regular diet during 
the fattening process. They are fed 
on boiled corn four times during 
twenty-four hours by the cramming 
machine process. The corn is boiled 
about one-half hour or until it is soft 
to the tou,ch w'hen squeezed between 
the fingers. This cramming process 
is carried on regularly for about four 
weeks, after which period, the goose 
is usually found to be ready for kill
ing. During the course of this ar
tificial feeding the liver is caused to 
grow' to an abnormal size, while the 
flesh becomes soft, tender and w'hite.

The geese are penned usually two 
or three tiers high, each compartment 
being just wide enough to allow the 
goose room enough to stand up and 
sit dowm, but not to turn around or 
move about. The coops are so con
structed as to afford cleanliness and 
convenience for daily cleaning by 
the attendant, and usually this work 
is done by a peasant girl. Along the 
front of each tier of cages a galvan
ized feed trough is fastened w'here 
boiled corn is kept at all times to 
enable the fowls to eat whenever they 
feel tempted to do so.

Goose livers produced by the cram
ming process usually weigh from 
twelve to thirty-tw o ounces, and are 
sold to the dealer at two to four 
marks. 50 cents to $1, according to 
size and quality. At the time of my 
visit the market price of fatted dress
ed geese was 90 to 95 pfennings, 
about 20 to 22]A cents per pound. In 
addition to this a considerable in
come is derived from the sale of 
feathers which-are also sold at 2 mark 
40 pfennings per pound, equalling 
about 60 cents per pound in United 
States currency.

I found very few pure bred geese 
at these fattening estabishments, the 
majority being cross bred, between 
W hite Emden, Toulouse and Pom
mern varieties. W hite geese are pre
ferred at all times as it is said these 
fatten more easily and there is also 
the advantage of being able to save 
all the white feathers which are much 
more salable and bring a higher price 
at the market. A. O. Schilling.

Time is like a typewriter eraser. It 
rubs out our disagreeable experiences— 
but leaves the paper of life thinner in 
that particular spot.
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Sterilized Eggs To Compete With 
Cold Storage.

Egg storage by sterilization is to 
be effected in Pittsburgh for the first 
time in this country. The plant is in 
process of erection. An egg, even in 
very hot weather, can, by the steril
ization process, be stored for ten 
months and, when taken out, be as 
fresh as a newly-laid egg—according 
to those who have made the process 
a success in Europe for the last five 
years. The prom oters claim that by 
this process eggs stored by steriliza
tion can not be told from the freshly- 
laid egg when it is used.

Samuel Mendel, of Pittsburgh, is 
sponsor for the plan in this coun
try and all the stock in his company 
has been sold. Everything will be 
ready for operation next spring, and 
contracts for pumps, trays and sheet 
tin cases will be let there within the 
next few days. For the subsidiary 
plants that will be built all the 
equipment will be made there.

The process was discovered in 
1908 by F. Lescarde, a French en
gineer, who, at the International 
Congress of Refrigerating Engineers 
held in Paris tha t year told of his 
discovery. In  1910 they met in 
Vienna, and further reports were 
made by him on the success of the 
process. The International congress 
was held last year in Chicago when 
more proof of its success was made 
known.

The trays and cases in which the 
eggs are handled for sterilization can 
be, and are, made any size. The eggs 
are first of all sterilized by being sub
jected to the action of carbonic acid 
and nitrogen gases. This kills all the 
bacilli. They are then packed in cases 
in which is sterilized air, and these 
cases are hermetically sealed.

The eggs can then be kept for at 
least ten m onths—the longest per
iod yet tried. H ot w eather eggs could 
not be kept even by refrigeration be
cause of the amount of moisture. By 
the sterilization process the hot 
w eather egg can be kept as readily 
as the winter or spring egg.

In the plant now being equipped 
it is intended to handle everyth:ng 
automatically so that the cases will 
be large, but smaller cases to contain 
smaller quantities—say sixty or eigh
ty dozen eggs—are also to be made.

For keeping eggs at sea this plan 
has been found to be excellent. They 
can be put in small cases, each case 
holding enough for one day’s con
sumption, and put into the refrigerat
ing room of the vessel. They can 
then be taken out day by day as re
quired.

Sure Hard Luck.
A man once was talking about hard 

luck, and his friend was listening with 
a sour expression.

“Why, you don’t know what hard luck 
is !” said the friend. “I have always 
had it. When I was a kid there was 
such a bunch of kids in the family that 
there had to be three tables at meal 
times, and I always got the third one.”

“What’s hard about that?” snapped 
the other.

“Why,” said his friend, “it was fifteen 
years before I ever knew a chicken 
had anything but a neck.”

Limiting Food Storage.
Representative McKeller has in

troduced in the National House of 
Representatives a bill providing that 
cold storage products over three 
months old shall be prohibited the 
privilege of interstate transportation. 
The bill is as follows:

Section 1. That all the shipments 
from one state or territory to another 
state or territory in the United States 
of all fresh beef, veal, mutton, lamb, 
pork or other products of the hog, or 
other fresh meats, fish, butter or eggs, 
or other perishable edibles, or food
stuffs which have been kept in cold 
storage for a longer period than nine
ty days, when the purpose of such 
shipments is the use or sale of said 
article for human food, are hereby 
declared unlawful and are prohibited.

Section 2. Be it further enacted 
that every person or corporation con
victed of violating this act shall be 
fined not less than $500 nor more 
than $5,000 for each offense and the 
persons or agents of the corporations 
found responsible for such shipments 
and convicted may also be sentenced 
to imprisonment by the court before 
which a conviction is had for a period 
not exceeding two years for each of
fense.

Disapproves Law.
Speaking of the Pennsylvania law 

governing cold storage eggs, a Phil
adelphia commission merchant recent
ly remarked: “The new act encour
ages misrepresentation- It puts a 
premium on dishonesty. We are sup
posed to make enquiries as to how 
long the eggs have been held in other 
states, and are not allowed to keep 
them longer than eight months from 
the time they went into storage orig
inally. Since this law cannot fofce 
other states to mark the time of ori
ginal storage, we must take the word 
of the outside shipper as to the length 
of time the eggs have been in re
frigeration. A Chicago house may 
ship Mayor June stored eggs, mis
representing them as the preferred 
stocks of April. And the W estern 
houses may do just the reverse. How 
are we to know about every shipment? 
I t may also be true that some states 
ship into Pennsylvania cold storage 
eggs that are sold as fresh, but it is 
my belief that most of the shipments 
are refrigerator supplies and are hand
led as such in Pennsylvania, and 
strictly within the law.”

W e don’t have to stand all the 
trouble. W hile the egg and poultry 
industry has been harassed on all sides 
by legislators and legislatures as well 
as by the Government, it remains now 
for the m eat industry to be given a t
tention. The purchase by the Gov
ernm ent of large quantities of Aus
tralian meat for use of navy has 
prompted an Illinois legislator to rise 
for information and to ask the prose
cuting attorney for Uncle Sam to 
investigate “instanter” and tell him all 
the ins and outs of the meat packing 
industry, especially as related to the 
holding of his product in cold stor
age and the centralization of it in 
few hands.

The man who never made a mis
take never made anything.

As a Steady 
Seller

Mapleine
is classed w ith the staple 
flavors. I t  ranks high in 
popularity.

Order of your jobber or 
' Louis H ilfer C o.

4 Dock St., Chicago. 111.

Crescent Mfg. Co., Seattle, Wash.

Packed by

W. R. Roach & Co., Hart, Mich.

M ichigan People W ant M ichigan Producta

Rea & W itzig
PRODUCE
COMMISSION
MERCHANTS

104-106 W e s t  M a r k e t S t .  
B u ffa lo , N .  Y .

w HY NOT HAVE BEST LIGHT 9  
Steel Mantle Burners. Odorless. ■

Steel Mantle lig h t Co. Huron St., Toledo, 6.

The Ad Shown Above
Which is running in a large list of select pub
lications. will certainly send customers to 
your store. If you are not prepared to supply 
them, you had better order a stock of our 
Burners a t once. Accept no substitutes. The 
genuine is stamped “ Steel M antle, T o ledo , 
O hio .” If your jobber doesn't handle them, 
send us his name, and we will make quota
tions direct to you. Sample Burner mailed 
for 25 cents.
ST EE L M A N T L E  L IG H T  CO M PA N Y  

310 H uron  St. T o ledo . O hio

E sta b lis h e d  1873

Liberal shipments of Live Poul
try wanted, and good prices are 
being obtained. Fresh eggs more 
plenty and selling well at quota
tion.

Dairy and Creamery Butter of 
all grades in demand. We solicit 
your consignments, and promise 
prompt returns.

Send for our weekly price cur
rent or wire for special quota
tions.

Refer you to Marine National 
Bank of Buffalo, all Commercial 
Agencies and to hundreds of 
shippers everywhere.

M. O. Baker & Co., Toledo, Ohio
Want

No. 2 Barrelled and Bulk Apples.
Correspond with us.

HAMMOND
D A IR Y  F E E D

A LIVE PROPOSITION FOR LIVE DEALERS
Wykes & Co., Mich. Sales Agt., Godfrey Bldg., Grand Rapids

W e Are in the Market to Buy

B E A N S ,  P O T A T O E S
What have you to offer? Write or phone.

Both Phones 1217 MOSELEY BROTHERS Grand Rapids, Mich.
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UPPER PENINSULA.

Recent News From the Cloverland 
of Michigan.

Marquette, Dec. 22—Some weeks 
ago we promised our readers that we 
would attem pt to enlighten them on 
the popular hut erroneous interpreta
tion of the meaning of the Indian 
words, Negaunee and Ishpeming, two 
of our leading cities in this Clover- 
land of ours.

A t the time when the redman 
roamed this beautiful Cloverland re
gion. then an unbroken wilderness, 
made famous in literature by Henry 
W adsworth Longfellow, as the haunts 
of both Hiawatha and Evangeline in 
her patient and lifelong search for 
her beloved Gabriel Lageunnesse, one 
of the most inexpressedly beautiful 
love stories ever w ritten, it was lit
tle dreamed of that here in Negaunee 
and three miles distant, at Ishpem
ing, ■where the redman chased the 
wily buck and the gentle doe through 
the hemlock and the cedars and the 
balsams and the spruces when it was 
truly the "forest primeval,” that only 
a few years later would be discover
ed in the bowels of the earth they 
trod millions upon millions of tons 
of iron ore, for the supply of the 
world's markets, thus transform ing 
this vast area of N ature’s grandeur 
of primeval forest into thriving com
munities which are im portant factors 
in the world of commerce and which 
are to-da,r two beautiful and pros
perous cities of a superior type of 
citizenship embracing a total popula
tion of probably 25,000. In the mis
interpretations of these names, Ne
gaunee certainly got the worst of it, 
as it is "^nularly but erroneously un
derstood that Negaunee means hell, 
pure and simple, and that Ishpeming 
means heaven. As a m atter of fact, 
both internretations are fallacious to 
a degree and it must also be said on 
behalf Negaunee that that beautiful 
city offers no suggestion of the ac
cepted definition and that there is 
nothing whatever here that savors in 
the least of Gehenna or even purga
tory and that life in the beautiful lit
tle city, on the other hand, suggests 
and, in fact, prepares for the City 
on High. The story of the naming 
of the two cit’es is a beautiful one.
I wish now, if never before, for liter
ary ability such as would enable me 
to do this beautiful story justice. But 
alas, 1 have spent mv years dealing 
with the more commonplace things 
of life and my mind is bent and warp
ed to the more sordid and petty 
m atter of making sales. Therefore,
I shall have to be content to relate 
the story as it was related to me. 
Once the Tawas and the Chippewas 
and a small band of Potawatamies 
and a few Ojibways were scouting 
over this country in search of a place 
in which to camp indefinitely. The 
Tawas and the Chippewas were in 
command, although the Ojibways 
knew the country better and the 
Ojibways were used as guides merely. 
The party was divided and scouted 
over the territory now known as 
Negaunee and Ishpeming. The party 
to the west, where Ishpeming now 
stands, sighted and wounded a deer 
and followed it for miles. The chase 
was long and severe and the Indian 
most active in the chase, a noted 
chief, was in the last stages of ex
haustion from fatigue and lack _ of 
food and wrater when he found him
self on the top of a great mountain 
a t jfhe foot of which lay a beautiful 
lake, crystal and clear. From the sur
face of the lake jumped the finest 
specimen of speckled trout and unon 
its shore lay panting and also dead 
the deer he had hunted. Here were 
found by the the almost exhausted 
Indian food and water and fish and 
fuel for cooking. Raising his hand 
and facing the setting sun, the ex
hausted chief exclaimed, “Ishpeming.” 
which, in the Indian tongue means, 
“the place on high.” This, of course, 
may be interpreted as meaning heav
en. The story was remembered and

the name given by the Indian was 
adopted by the white settlers, even 
long before the present city of Ish
peming was founded. The party soon 
sought their friends scouting farther 
east, who had also located a spot that 
they thought would be ideal as the 
proposed camping place. This is 
where Negaunee now stands. They 
were wonderfully impressed with its 
beauty, its salubrious climate and its 
other enchantments and declared that 
it should be their perm anent home 
and some of them did actually remain 
there for years, but the chief who 
discovered Ishpemino' pleaded with 
them to remove to Ishpeming, saying 
in the native tongue, “Truly this is 
good, but Ishpeming the place on 
high, is as heaven compared to all 
others.”

Charles A. W heeler has enlisted the 
interest and m aterial assistance of 
Angus G. McEachron, of D etroit, and 
it is whispered around the corridors 
of the hotels here that they are en
gaged in the dramatization of the 
Blue Goose.

According to the several deroga
tory and even in some cases disre
spectful comments, tha t our friend, 
Sunny Jim, made in the issue of two 
weeks ago against mustaches, it seems 
as if his aversion to this hirsute 
adornment would result in his get
ting a special session of the Legis
lature to eliminate every mustache in 
Michigan.

We are pleased to note that M. T. 
Thorsen, with the Robt. A. Johnston 
Co., of Milwaukee, has about fully 
recovered from the effects of a ser
ious operation to one of his eyes and 
has resumed his territory.

C. W. Thompson, of Laurium, is 
working faithfully and hard to further 
the interests of the local committee 
on ra lroads and transportation in his 
end of the Peninsula and has recent
ly succeeded in prevailing upon the 
St. Paul Railway to put in a night 
man at Rockland, thus enabling trav
elers on the two night trains to re
main indoors comfortable and warm, 
while waiting for the trains.

We are pleased, indeed, with the 
act’on of the Grand Council Execu
tive Committee in appointing Joe 
Witliff to fill the office of Grand 
Treasurer, made vacant by the death 
of H enry E. Perry.

Not even a little bit of Christmas 
poetry?

We are deeply interested in The 
O ther Side of the Towel Question by
G. W. M arriott, of the Steele Hotel, 
St. Johns, and I am glad that one 
hotel keeper had the courage to deal 
with the opposite side of the ques
tion. In a spirit of fair play, I can
not refrain from saying that there is 
a great deal of food for thought in 
what Mr. M arriott says. I can see 
that while I am personally an ad
vocate of the individual towel and 
believe, of course, in its use, that 
from the viewpoint of the hotel keep
er, there can be much said against it, 
too. I have given the subject much 
thought from various angles and also 
some observation. I have conversed 
with many hotel proprietors whose 
word I would accept as far as I would 
anybody’s word and they all corro
borate . the statem ents made by Mr. 
M arriott. Many salesmen, while 
guests at hotels, heap a great many 
abuses on the hotel man. I absolute
ly believe that many use the individ
ual towels for polishing their shoes 
and I am sure the Legislature never 
intended that when they passed the 
bill and I also believe, from the evi
dence of some Upper Peninsula hotel 
men, that Mr. M arriott is sincere and 
honest when he savs that h<* found 
a transient packing towels into his 
grip. He is a little hard on “the 
Tradesm an’s informant” in classing 
him with the “dirty hogs” who sit 
around the lobby with dirty feet on 
a chair, etc. Perhaps he is risrht 
about this and perhaps he is not, but 
I must say on behalf of the hotel 
men, that such abuses as he describes 
occur only too often and that in too

many cases traveling men are guilty 
of such misdemeanors and vulgari
ties. I know of a hotel man who has 
made provision already against the 
impositions incidental to the prom is
cuous plac’"- of individual towels in 
wash rooms bv placing a card in the 
wash room whch reads, “Call at the 
office for your individual towels.” 
This is right. Let us be more fair 
with the hotel man and look at things 
once in awhile from the other fel
low’s point of view, instead of al
ways from our own, because our view
point is as ant to be wrong as the 
other fellow’s.

Let us all enjoy the Christmas spir
it and let us each think for himself 
and ponder on the full meaning of 
“Peace on earth, good will toward 
men.”

A Merry Christmas to all.
' Subscribe for the Tradesman.

Ura Dor*'1'1 Laird.

News Items From the Soo.
Sault Ste. Marie, Dec. 22—T. A. 

Leigh, city salesman for the Corn- 
well Beef Co., has been called to 
Brantford, Ont., by the serious ill
ness of his mo.ther.

From a report received from Rex- 
ton, Dr. and Mrs. Daniel A. Ammer- 
man, of Rexton, barely escaped with 
their lives in a fire that destroyed 
their home, with its entire contents. 
I t seems that the doctor and his wife 
were asleep at the time and were 
awakened by smoke which nearly 
choked them. The doctor succeeded 
in reaching the door with his wife, 
who was nearly overcome. He broke 
open the door barely in time to save 
their lives. , The doctor lost all his 
instrum ents.

A Swede by the name of Sail Maki, 
who was hit by the D., S. S. & A. 
train last week and taken to the hos
pital passed away a short time after 
reaching the hospital. An effort is 
being made to locate his relatives.

F. Allison and G. Hauptili have 
been appointed on a committee to 
organize a local branch of the U. C.
T. at the Soo.

Several of the Soo traveling men 
have been trying to get into com
munication with Miss Chaletta Hall, 
the pretty 19 year old stenographer 
in the general office of Swift & Com
pany, Chicago. She has been noti
fied that she has been bequeathed 
$500,000 by her grand uncle, who 
died recently in California. The con
sideration is that she m arry for love 
within a year. Up to the present 
writing no news has been received of
fering any encouragement to- the 
numerous suitors here, who are still 
on the anxious seat, although it is 
reported that there are over 500 ap
plicants now on file. Should the prize 
be landed in Cloverland there is a 
big time coming.

An unusually large German carp 
was on display at A. H. Eddy’s store 
this week, being a specimen shipped 
by the Deputy Game W arden from 
Lansing. I t was taken with nets 
from some of the inland lakes. The 
one on display weighed about thirty- 
five pounds and was quite a curiosity 
here.

Many of the Soo families are en
joying the holidays this year by the 
return of their sons and daughters 
who were attending college. There 
are in the neighborhood of forty-five 
students and teachers arriving home 
this week and it is needless to say that 
there will be much rejoicing 
in' the homes that will be united at 
Christmas time.

It is pleasing to note that Dun’s 
review reports Cloverland as being 
in a prosperous condition. The farm
ers have had a good year with the 
high prices for their products, while 
the shrinkage in volume of sales on 
lumber has had some effect, also the 
declining m arket on same, but with 
the paper mills operating to full capa
city, also the woolen mills here, 
which are running full time and re
port an increase in the business this 
year, the tariff did not affect their 
products any.

Alden Olmstead and wife, of De- 
Tour, were arraigned before Judge 
Runnels in justice court Thursday, 
charged with felony to steal. Bail 
was placed at $500, which they failed 
to furnish and they are now in the 
county jail.

The Central Savings Bank got a 
settlem ent in their suit against the 
Maryland Casualty Company for the 
amount of $2,250. It seems that the ' 
Casualty Company refused to pay the 
claim for the above amount which 
the bank alleged was due it on ar
rangem ent for protection against loss 
guaranteed by the company. The 
case was appealed to the Supreme 
Court and the outcome will be watch
ed with much interest here.

W. G. Tapert.

Merry Musings From Muskegon.
Muskegon, Dec. 22—W e wonder 

why so many of our members fail to 
put 404 on the hotel registers.

Brother Foote, you had better be 
a little more careful where you mail 
cards when they are addressed city 
only.

W e had the pleasure of calling on 
C. J. Kraft, of Gooding, last week. 
C. J. seems to be the same genial 
fellow as of old.

We found the same old bunch gath
ered around the stove at the W al- 
brink store, in Allendale, that was 
there when we called last February. 
The boys did not say w hether they 
had been there ever since. They are 
a pretty good lot at that.

M. Horlings, of Pearline, says he 
knows now that the Holland Inter- 
urban can’t kill him.

Bert Lemmen, of Allendale, went to 
Holland Friday to visit his father, 
who is about 90 years old.

Lost—E. C. W alton, Roy Ashley, 
Nick Lulofs and Mat Stiener. At 
least, we never see them at meeting 
any more.

Anyone who is socially inclined 
will find John Porter’s residence, two 
doors west of the county jail, on 
Muskegon avenue.

The W alker Candy Co.’s travelers 
—Herm an Anderson, Bert Waalkes 
and Peter Rose—took a trip up in 
the northern part of the county last 
Thursday, claiming they were going 
hunting. Pete wore his best hat. 
Herman shot a lot of hot air and 
Bert claims that he saw a rabbit, but 
the rest of the party fail to confirm 
it, so we are left in doubt, but we 
do know that all they brought back 
was a tired feeling.

Muskegon landed the H arris Broom 
factory in spite of Saginaw and a few 
other hustling cities. We understand 
it will employ a large force of men. 
If you want a clean sweep, come to 
good old Muskegon.

Merry Christmas and a Happy New 
Year to everybody!

E. P. Monroe.

Chirpings From the Crickets.
Battle Creek, Dec. 22—Shortest day 

of the year. Also apt to be a short 
letter.

Battle Creek Council, No. 253, met 
Saturday night and put Charles W eb
ster through the mill. W e had a 
good attendance and ate some choice 
candy donated by Ed. Schoonmaker 
and smoked some fragrant Havanas 
sent up to the Council by our Secre
tary, Geo. Steele.

B rother Steele is winding up his 
long and successful career as a com
mercial traveler, his last road position 
being with Beecher, Peck & Lewis, 
Detroit, in whose employ he has 
been for the last twenty years. H e 
has sent in his resignation, to take 
effect January 1. George is in re
ceipt of a letter from his firm, the 
tone of which shows the high regard 
they have for Mr. Steele. George has 
a host of patrons who will miss his 
regular calls and we all know George 
will enjoy his well-earned rest. One 
position George holds he will con
tinue to fill and that is Secretary and 
T reasurer of our Council. As George 
has been with his firm, so he has 
been with us—an untiring worker—
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and he has the good will and high 
esteem of each and every boy in our 
Council.

E lm er Humphrey, whose work keeps 
him out of town most of his time, 
was with us Saturday night and made 
a few remarks. Chas. R. Foster 
favored the Council with a short read
ing. Our new brother, Charles W eb
ster, made some short remarks, which 
were well received. Mr. W ebster will 
be a good worker for the U. C. T.ism 
and we are on the lookout for more 
of the same kind of talent.

Chas. W. Moore is home until Jan. 
5. Charles has closed a very satis
factory year and will be ready to 
pound them for business again on 
Jan. 5.

O. J. W right is busy building a new 
home at Urbandale.

A Merry Christmas and a Happy 
and Prosperous New Year to the 
Tradesm an and its readers!

Guy Pfander.

Your Attitude Towards the Job. 
W ritte n  fo r  th e  T rad esm an .

W hether you know it or not, the 
quality of the work you do is in
fluenced by your attitude or feeling 
towards the job. You cannot in your 
heart despise a task and with your 
hands serve it faithfully. You’ll find 
it the rule, I think, that good work 
is done by people who like the’.r 
work; and the best work in the world 
is done by folks who are simply in 
love with their job. Your secret a t
titude towards your work is a big 
factor.

Now if you occupy a subordinate 
position—a clerkship, let us say— 
don’t you think you owe it to your 
employer to be interested in his work? 
He isn’t a bold, bad desperado who 
has gone out and brought you in on 
the muzzle of a gun and set you to 
work against your will. He isn’t a 
despot with life-and-death powers 
over you. You entered into the re
lationship voluntarily—likely as not, 
sought the position because it ap
peared to be the very best thing avail
able; and you were glad when you 
finally cinched the job. You can quit 
any time you want to. All you’ve 
got to do is to serve notice; and 
there’s no way in the world for him 
to hold you to the job against your 
will.

But as long as you voluntarily re
main in his employ, you ought to be 
interested in his business. And do 
you realize what it means to be 
interested—really, deeply, vitally in
terested—in your employer’s busi
ness? Somebody has phrased it this 
way: To be interested in another’s 
business means putting yourself in 
the owner’s place. And that is a very 
good way of stating it. I t certainly 
means that you shall take the business 
seriously and do everything in your 
power to make the business success
ful. It means that you shall put heart 
into your work. Necessarily there 
is a good deal of routine connected 
with storekeeping, and of course the 
bulk of it falls to the clerks. But 
there are ways and ways of doing 
routine work. This sort of work is 
the dismalest drudgery under the sun 
or highly interesting and profitable, 
according to your attitude towards 
the whole job of which the daily al
lotment of routine is a part.

Clerks often excuse themselves for 
doing less than their best. And there 
are plenty of excuses. Maybe the

boss doesn’t apnear to be apnrecia- 
tive—-doesn’t encourage suggestions 
about new ways of doing old things 
or original ideas for developing new 
lines of trade. Or the pay seems 
to be entirely out of proportion to 
the long hours of service. Oh, there 
are plenty of excuses for the clerk 
who wants to shirk and soldier and 
make as if he were doing something 
when he isn’t doing a thing. There 
are plenty of excuses for the fellow 
who wants to do slip-shod, sloppy 
work. But take this from me—there 
isn’t a single valid and substantial 
reason why any living soul should 
thus cheat the man from whom he 
accepts money. ' He Is cheating his 
employer; and he is doing more than 
that—he is stultifying his own man
hood or womanhood.

No m atter how meager or inade
quate the pay; no m atter how long 
and trying the hours; no m atter how 
cold and unappreciative your em
ployer may appear to be—as long as 
you voluntarily remain in his employ 
you owe it both to him and his busi
ness and to your own nature to do 
the very best you can. You ought 
to be on your mettle. You ought to 
work up to capacity. And you ought 
to do the very best of which you are 
capable. If there are leaks to be stop
ped, and you can stop them, stop 
them, stop them without being speci
fically told. If a little extra hustle 
will save extra expense and thus aug
ment the total net earnings for the 
day or the week, get a little extra 
hustle on you. Go out of your way 
to be nice to captious and critical 
patrons. Exceed even the strict let
ter of the code in your efforts to win 
friends for the store.

W ork prom pted by this sort of 
spirit—work growing out of a vital 
interest in the business—in other 
words, conscientious, high grade 
work—cannot possibly go long w ith
out bringing you a reward. Your em
ployer will surely see your merits in 
time, and he will reward them by 
increasing your pay. If your present 
employer doesn’t, then some other 
employer more wise than he will say. 
“Boy, come over and do that way in 
my store: I ’ll make it worth your  

while.” There are lots of storekeep
ers and heads of departm ents still
hunting for clerks who have the right 
attitude towards their work. Some
where—and it may be much nearer 
than you think—“there’s a bigger job 
with better pay.” The thing to do 
is to qualify for that job. But you’ll 
never qualify for the big job by 
snubbing the little job.

Frank Fenwick.

C O M IN G  C O N V E N T IO N S  TO  B E  H E L D  
|N  M IC H IG A N .

December.
M ichigan  K n ig h ts  of th e  G rip, P o r t 

H uron , 26-27.
January.

M ichigan H ardw ood  L u m b er D eale rs ’ 
A ssoc ia tion , D e tro it, 4-6.

W es t M ichigan S ta te  P o u ltry  A ssoc ia 
tion , G rand  R apids, 6-9.

M odern  M accabees of th e  U n ited  
S ta te s , B ay  C ity, 11-15.

R e ta il W alk -O v er A ssociation . G rand  
R apids.

M ich igan  P o u ltry  B re ed e rs ’ A sso c ia 
tion , D e tro it, 26-Feb. 2.

February.
F if th  A n n u a l A utom obile  Show , G rand  

R apids, 9-14.
M ich igan  D a iry m a n ’s  A ssociation , 

G rand  R ap ids, 10-14.
R e ta il G rocers  a n d  G eneral M erch an ts  

A ssociation, G rand  R apids.

M ich igan  A ssoc ia tion  of C ounty  D ra in  
C om m issioners, G ran d  R apids, 3-5.

M ichigan R eta il H a rd w a re  D eale rs ’ A s
socia tion , K alam azoo, 17-20.

M ich igan  A ssoc ia tion  of C om m ercial 
S ec re ta rie s , Jack so n .

March.
M ichigan A ssociation  of M as te r P lu m b 

ers , G rand  R apids.
U nited  B ro therhood  of C arp en te rs  and  

Jo in e rs , S ag inaw .
April.

S ta te  B ow ling  T o u rn am en t, D e tro it.
M ichigan Cost C ongress. Saginaw .

May.
M ichigan C ongregational C onference, 

G rand  R apids.
M ichigan L e tte r  C a r r ie rs ’ A ssociation , 

D etro it, 30.
D egree of H onor. F lin t.

June.
M ichigan D en ta l Society, D e tro it.
K n ig h ts  of C olum bus of M ichigan, D e

tro it.  10.
U. C. T . G ran d  Council, S ag inaw , 12-13.
N a tio n a l A ssociation  C hiefs of Police, 

G rand  R apids.
B. P . O. E ., P e to skey .
G. A. R ., Jackson.
M ichigan S ta te  B an k e rs ’ A ssociation , 

A lpena.
M ichigan U n in co rp o ra ted  B an k e rs ’ A s

socia tion . A lpena.
July.

M ichigan S ta te  B a rb e rs ’ A ssociation , 
F lin t.

M ichigan R e ta il J e w e le rs ’ A ssociation , 
G rand  R apids.

M ichigan A ssociation  of Police  C hiefs, 
Sheriffs a n d  P ro se c u tin g  A tto rn ey s , A l
pena.

August.
T rib e  of B en  H u r, L ansing .
M ich igan  P o s tm a s te r s ’ A ssoc ia tion , 

G rand  R apids.

F if th  M ichigan V e te ran  V o lu n tee r In 
fa n try  A ssociation, S ag inaw , 26.

M ichigan S ta te  P h a rm a c e u tic a l A sso
c ia tion , D etro it.

M ichigan P h a rm a c e u tic a l T rav e le rs ’ 
A ssociation: D etro it.

September.
In te rn a tio n a l A ssociation  fo r th e  P r e 

ven tion  of Sm oke, G rand  R apids.
M ich igan  A ssoc ia tion  of C oun ty  Super

in te n d e n ts  of th e  Poor, G rand  R apids.
M ichigan A ssocation  of Local F ire  I n 

su ran ce  A gents, G rand  R apids.
M ichigan C o n stitu tio n a l C onvention , 

G rand  R apids.
October.

O rder E a s te rn  S ta r, G rand  R apids.
M ich igan  P o u ltry  A ssoc ia tion , G rand  

R apids.
M cihigan S ta te  T e a c h e rs ’ A ssociation , 

29-30.
November.

M ichigan S ta te  S unday  School A sso
cia tion . A drian .

M ichigan A ssocaition  fo r  th e  P re v e n 
tion  an d  R elief of T ubercu losis , G rand  
R apids.

December.
M ichigan S ta te  P o ta to  A ssociation ,

G rand  R apids.
M ichigan S ta te  G range. B a ttle  C reek.
M ichigan B rick layers , M asons and

P la s te re rs ’ A ssociation , Jack so n .

Better Ruling, Printing and Binding
and deliveries m ade w hen prom ised—th a t’s o u r business.

On any ruled or printed forms, account books or any commercial printing we can give 
you better workmanship and better service than you have ever received: and the benefit of 
our long experience in this class of work.

E veryth ing  w e sell is m anufactured in ou r ow n 
com plete plant from  the raw  materials.

Let us fake it  up with you

Kalamazoo Loose Leaf Binder Go.
KALAM AZOO, M ICHIGAN

ln'Your Quest of tfie Best 
Buy

They arc Best
fast That !

Tfie Williams Bros. Co.
S I Z E S  of Detroit GROCERS
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Do Your Customers Want to Shop 
“Impersonally ?”

W ritte n  fo r th e  T rad esm an .
“There is one thing I like about shop

ping by mail,” remarked Mrs. Clawson 
to her neighbor Mrs. Darby, “you can 
look and look through the big cata
logues, you can compare samples from 
a dozen different places to your heart’s 
content, and there’s no one to act 
grouchy if you don’t decide to buy.”

“I know our merchants here in 
Homeville feel sore at me because I 
don’t do more of my buying of them,” 
replied Mrs. Darby. “I send away for 
some things and two or three times a 
year I go up to the city for a day to 
shop. I know that I get a good many 
things away that I could buy just as 
cheaply here, and I really would prefer 
to leave what money I can in our own 
town, but do you know I dread to go 
into a store in Homeville unless I know 
to a certainrty beforehand that they 
have just what I want.

“I know all our merchants here per
sonally, and when I go into the store 
of any one of them and ask to see 
some article or kind of goods that I 
am thinking of purchasing, whatever 
they may show me I don’t feel free to 
take it or let it alone as my own taste 
and judgment dictate. There is a re
straint. I know that I am expected to 
buy, and that without taking the time 
to make comparison with what the 
others are offering. When I see some
thing in a window that pleases me I go 
in and make a bee line for a counter 
and get it. But when it’s something 
that I need to take time to consider, I 
really would rather go to the city stores 
where they don’t know me, or else fall 
back on samples from the mail order 
houses.”

“I feel just as you do on that point,” 
said Mrs. Clawson. “And I’ve noticed 
too that our merchants in Homeville 
are very jealous of one another, they 
and their wives and families as well.

“Last spring I bought my suit at Dal- 
rymple’s and really felt quite a glow of 
local patriotism at leaving twenty-five 
good dollars in our home town instead 
of taking my money to the city.

“But the husband of my good friend 
and neighbor, Mrs. Hastings, is also in 
the dry goods business, and I could see 
very plainly that Mrs. Hastings left 
hurt because I didn’t buy at their store, 
seemingly not taking into consideration 
at all that I went to them before I went 
to Dalrymple’s, and positively could find 
nothing in my size that pleased me or 
was at all becoming.

“So it goes. If  I buy a skirt at 
Overell’s, then Dora Dalrymple’s busi
ness pride is wounded because I did 
not patronize them. It’s just that way 
with all of them. By making careful

selection, buying one article in one place 
and one in another, I presume I could 
get most of my things in Homeville; 
but so long as my acquaintances who 
are in business are bound to feel a 
little offended half the time anyway, I 
don’t know but I may as well ‘take the 
curse’ of sending my money away and 
shop where I can do it impersonally.” 

“Shop where I can do it imperson
ally”—this expression is pregnant with 
meaning and one which small town 
dealers should weigh and consider.

The conversation given above throws 
light on an all too common condition 
that is entirely wrong and which ought 
to be remedied. Unquestionably it is 
one of the elements that go to make up 
the formidable whole of mail-order- 
house and large-city competition., It 
applies with greatest force to that very 
large class of women who are quite sen
sitive in temperament, and are rather 
slow, careful, and a little hesitating in 
buying.

Do ladies in your town have the feel
ing that you are going to be grouchy 
if they look at your goods and do not 
determine to buy them? If they have 
this feeling, haven’t you given them oc
casion and cause for it? And if you 
want your possible customers to feel 
differently, won’t it be necessary to 
change your own mental attitude some
what ?

Have you been in the habit of saying 
cutting things about persons who comq 
to look and do not buy? Not of course 
to their faces, but in hearing of your 
salespeople and of your personal 
friends? And have you allowed your 
help to indulge freely in such remarks, 
so that there has come to be in your 
place of business an atmosphere of 
scorn and contempt regarding “shop
pers ?”

How would it do to put it up to the 
women of your town somewhat like 
th is: “We want you to come in and see 
our goods. We don’t expect you nor 
do we desire you to buy what does not 
exactly please you: Favor us by look
ing at what we have and we shan’t feel 
sore if you don’t buy. We shall feel 
sore if you ignore us and send your 
money out of town without first seeing 
what we are offering.”

When you can get the ear of some 
woman who has been fighting shy of 
your store and who very likely has been 
sending away or going to some larger 
place to do her buying, explain to her 
that it wouldn’t be reasonable of you 
to expect to make a sale with every 
showing of goods. If she is willing to 
spend her time examining any portion 
of your stock in which she may be in
terested, you are more than willing to 
devote the time of some salesperson to 
showing her the articles.

We wish to express our thanks to you, our many 

friends, for the patronage with which you have favored 

us in the past

We wish you a ll a Merry Christmas and a most 

Happy and Prosperous New Year.

Paul Steketee &  Sons, 

Wholesale Dry Goods,

Grand Rapids, Mich.

We w ish  to thank a ll our Friends for 

their Liberal Patronage in the past and 

extend to a ll our best w ishes for a Merry 

Christmas and a Happy and Prosperous 

N ew  Year.

Grand Rapids Dry Goods Co.

Exclusively Wholesale.

Creating Confidence
Michigan is one of the most responsive markets in the 

world for your goods. Prosperity has overtaken the people 
and they are buying.

Tell the people of Michigan about your goods—how they 
are made and sold and how to recognize them. Tell it to 
them through a medium in which they have confidence. 
When they know who you are, and what you offer them, 
they’ll buy.

The medium which has the confidence of its readers in 
the Michigan field is the

Michigan Tradesman
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It would be well to give some news
paper talks along this line. One might 
run like this: “There has been far too 
much said and written derogatory to 
‘shopping.’ The idea has been carried 
that large numbers of women make a 
practice of going about to the stores 
and causing the clerks no end of 
trouble, when they have no intention of 
buying. As a consequence many women 
feel disinclined to inform themselves on 
what their dealers are carrying. This 
works to their own detriment and also 
to the disadvantage of the home mer
chant.

“We take the position that buying is 
serious business. The woman who sup
plies her own wants and those of her 
family needs to post herself as to goods 
and prices. She needs to make com
parisons and can not always reach a 
decision quickly. All we ask is for you 
to come. It’s up to us to show you 
what you will want.”

While never neglecting to make all 
reasonable effort to sell, never press 
matters to the point that will cause the 
customer to be reluctant to come to 
your store again if she does not buy 
this time.

Merchants in any small town should 
make common cause against the large 
city and the mail order houses, not al
lowing personal jealousies to stand in 
the way of a strong pull together for 
mutual protection and profit.

Finally, if your customers seem to 
prefer to shop impersonally, give them 
the chance to do so right in your store. 
Have your goods so well displayed and 
price-ticketed that many selections can 
be made without an enquiry or a mo
ment’s attention from a clerk.

The village store should be strong in 
the personal element. The cheerful 
greeting by name, the friendly little 
chat on matters of mutual knowledge 
and interest, the home feeling—these 
are the strength of the personal. If  he 
so wills the village merchant may add 
to this the strength of the impersonal.

Fabrix.

He Had His Opinion.
Willie: Grandma, I like Santa

Claus better than God; he gives us 
nicer things.

Grandma: W hy dear, God gives 
us our hair, our teeth, and our eyes 
to see with.

W illie: He didn’t give you much 
hair, and you bought your teeth, and 
you can’t see w ithout your glasses.

She: But God gave me lots of hair 
and nice teeth, but I lost them.

Willie: How did you lose them?
She: W ell-er-God took them back.
Willie (solem nly): Grandma, God 

must be an awful Injun giver.

Represented in Any Case.
An old gentleman, now deceased, 

never seemed to be satisfied unless he 
had several cases pending in court. He 
had just won a case in Justice Court, 
when the loser, in a very combative 
frame of mind, exclaimed, “I’ll law you 
to the Circuit Court!”

Old Gent—I’ll be thar.
Loser—And I’ll law you to the Su

preme C ourt!
Old Gent—I’ll be thar.
Loser—I’ll law you to ’ell!
Old Gent—My attorney’ll be thar.

Late News From the Celery City.
K alam azoo , D ec. 16—T h e  re g u la r  m e e t

in g  of K alam azoo  Council w as  held  ,a s t  
S a tu rd a y  a t  th e ir  n ew  loca tion , T he  
M accabee hall, c o rn e r of B u rd ick  an d  
E lea n o r s tre e ts . A pplica tions w ere  r e 
ceived  fro m  U. G. G randbois , R . F . D.
No. 6, re p re sen tin g  th e  A m erican  Sign 
Co. a n d  G lenn E . T hom pson , 528 South  
W es t s tre e t , re p re sen tin g  th e  M ichigan 
P a p e r  Co. B oth  of th e se  w ere  e lected  
to  m em b ersh ip  a n d  w ill ta k e  th e  w o rk  
a t  th e  spec ia l m ee tin g  th e  la s t  S a tu r 
day  in  J a n u a ry  a t  w h ich  tim e  a  la rg e  
c la ss  is exp ec ted  to  be  p re sen t. A n 
ap p lic a tio n s  received  befo re  th e  re g u la r  
m ee tin g  th e  second  S a tu rd a y  in  J a n u a ry  
w ill be a c ted  on a t  th e  re g u la r  m ee tin g  
an d  th e  ap p lic an ts  ta k e  th e  w o rk  w ith  
th e  class.

N ew ton  R oot w as  app o in ted  ch a irm a n  
of th e  C om m ittee  on E n te r ta in m e n t 
w ith  in s tru c tio n s  to  p re p a re  fo r a n o th e r  
of th o se  in fo rm al socia l fu n c tio n s  w hich  
have  proven  so p o p u la r w ith  th e  m em 
b ers  of th e  Council an d  th e ir  friends. 
B ro th e r R oot w ill be  a ss is ted  by  B ro th 
e rs  J . J . P o t t s  an d  J . A. V erhage. T he 
socia l fu n c tio n  w ill be p rep a red  fo r n ex t 
S a tu rd a y  n ig h t a n d  a ll m em bers will 
h av e  th e  p riv ilege  of in v itin g  th e ir  
fr ien d s  to  jo in  them .

T he  baseba ll te a m  w ith  B ro th e r  N ew 
to n  R oot a s  c h a irm a n  w ill a rra n g e  fo r 
a  p a r ty  a t  th e  h a ll th e  second S a tu rd a y  
in  J a n u a ry , fo llow ing th e  b rie f re g u la r  
m ee tin g  of th e  Council. I t  h a s  been  
p lanned  to  hold  th e  bu sin ess  m ee tin g  
early , th u s  g iv in g  th e  ball te a m  th e  full 
even ing  fo r d an c in g  a n d  card  p laying . 
T ick e ts  w ill soon be in  th e  h an d s  of th e  
m em bers  of th e  te a m  an d  a  few  o th e rs  
an d  i t  w ill be  a  good th in g  to  be  well 
p rep a red  w ith  fu n d s  w hen  th e y  call on 
you. W e h av e  th e  b e st b aseb a ll team  
am o n g  th e  U . C. T . councils of th e  S ta te  
an d  o u r C ouncil is  ju s tly  p roud  o f th e  
show ing  w hich  th e y  h av e  m ade. W e a re  
b ack  of th e m  in  a ll th e ir  p lan s  an d  
p re p a ra tio n s  fo r n e x t seaso n  an d  th is  
p a r ty  is  one of a  n u m b er of s im ila r 
ev en ts  w h ich  w e hope to  h av e  u n d e r 
th e ir  ausp ics .

M. N. M acG regor, fo rm erly  w ith  L evy  
& Lew is, of th is  c ity , h a s  e n te red  th e  
em ploy of A. W . W alsh  a n d  is covering  
th e  sam e  te r r i to ry  a s  ne  fo rm erly  did 
fo r th e  f ru i t  house. I t  is  u nders tood  
th a t  he  w ill h an d le  g ro ce rie s  a s  w ell 
a s  fru its .

E lm er E . M ills, 735 S te w a r t  avenue , 
a  m em b er o f B a ttle  C reek  Council, No. 
253, is  confined to  h is  hom e a s  th e  r e 
su lt of th e  b re a k in g  of a  bone in  h is  
leg. W e  have  been  un ab le  to  see  B ro th e r 
M ills y e t, b u t u n d e rs tan d  th a t  he  did 
n o t know  fo r a  few  days  t h a t  it  w as  
rea lly  a  b re a k  an d  co n sequen tly  th e  in 
ju ry  w as  q u ite  a g g ra v a ted . B ro th e r  M ills 
w ill be g lad  to  see  a ll b ro th e rs  w ho  have  
tim e  to  drop  in  an d  w e u rg e  th e  m em 
b e rs  of our C ouncil to  m ak e  a  spec ia l 
effo rt to  call upon th e  B a ttle  C reek 
b ro th e r , a s  he  is w ell know n  to  m ost 
of u s by  face  if n o t by  nam e. H e  c e r 
ta in ly  h a s  h a d  h is  sh a re  of s ickness  th e  
p a s t  tw o y e a rs  a n d  h is  ru n  of b ad  luck 
in  th is  line  shou ld  be e x h au s ted  w ith  
th is  acc iden t.

S ince s ta r t in g  above, th e  b a rn  w here  
I  s to red  m y c a r  w ith  a n o th e r  w as  burned , 
an d  I  h av e  ju s t  re tu rn e d  a f te r  g e ttin g  
o u t th e  tw o  cars . W a s  v e ry  fo f tu n a te  
to  g e t c a rs  out, a s  th e  top  of th e  b a rn  
w as a  m ass  of flam es w hen  th e y  called 
me. B oth  c a rs  w ere  dow n s ta i r s  an d  
n o t in  th e  fire. I  h ad  tw elve  gallons of g as  
in m ine  b u t flam es w ere  n o t touch ing  
w hen  w e broke  dow n th e  doors.

R. S'. H opkins.

Merry Musings From Muskegon. 
M uskegon, Dec. 15—T he H o te l M uske

gon, now  u n d e r  co n stru c tio n , is  b e in g  
b u ilt  by  O tto  L o esch er an d  w ill be m a n 
ag ed  b y  W m . E . D u q u e tte . I t  w ill open 
fo r bu s in ess  a b o u t Feb. 1. w ith  fif ty -fo u r 
room s re ad y  a n d  w ill h av e  100 w hen 
com pleted . T he  new  bu ild ing  is  f u r 
n ish ed  in m ah o g an y  th ro u g h o u t. All 
fu rn itu re  is to  be u p h o ls te red  le a th e r . 
H o t a n d  cold w a te r  an d  te lephone  in 
ev ery  room . All o u ts ide  room s, every  
one be ing  accessib le  to  fire escapes. T he 
lobby and  re s ta u r a n t  an d  u p p er co rrid o r 
to  be tile  floored. T he  bu ild in g  w ill con
ta in  grill, b illia rd  room , parlo r, b a rb e r  
shop  an d  sam ple  room . Fu ll sized  rug* 
w ill be  fitted  to  each  room . All beds 
w ill hav e  F o s te r  sp rin g s  a n d  h igh  gracte 
m a ttre s se s . M r. D u q u e tte  in fo rm s us 
th a t  th e re  w ill be no such  th in g  a s  g e t
t in g  a  poor bed w hen  you g e t in  la te  
o r  w h en  you find you rse lf in  y o u r room , 
th in k in g  you h av e  m ade  a  m is tak e  an d  
g o tte n  in to  a  te lephone  booth . A. la rg e  
n u m b er of room s a re  equipped w ith  b a th  
of com m odious d im ensions. M r. D u 
q u e tte  a s s u re s  u s he  w ill do ev e ry th in g  
possib le  to  m ake  th e  tra v e lin g  public 
com fortab le . R a tes , w ith  b a th , $1.5c; 
w ith o u t, $1. T h e  h o te l is to  be s tr ic t ly  
E u ro p ean . A fte r carefu lly  in sp ec tin g  
th e  bu ild ing , w e feel su re  of th e  su c 
cess of th e  u n d e rtak in g .

B . P . M iunroe.

A traveling salesman who recently 
visited the city library and laid his 
new hat down while he examined the 
books and found an old one in its 
place, says he knows now why they 
call them circulating libraries. He 
says he is in favor of curtailing the 
circulation.

Lowest
Our catalogue is “the 
world’s lowest market” 
because we are the larg
est buyers of g e n e r a l  
merchandise in America.

And because our com
paratively inexpensive 
method of s e l l i n g ,  
through a catalogue, re
duces costs.

We sell to merchants 
only.

Ask for curren cata
logue.

Butler Brothers
New York Chicago 

St. Louis Minneapolis 

Dallas

We are manufacturers of

Trimmed and 
Untrimmed Hats

For Ladies. Misses and Children

Corl, Knott & Co., Ltd.
Comer Commerce Ave. and Island St. 

G ra n d  R a p id s , M ic h .

Your Opportunity*
l i e s  w h e r e  c o m p e t i t io n  is  n o t  s o
keen and where the surrounding country will sup
port you: there are many business openings along 
the lines of the Union Pacific system, alfalfa mills, 
bakers, bankers, barber shops, blacksmith shops, 
brick yards, canning factories, cement block fac
tories. creameries, drug stores, elevators, flour 
mills, foundries, furniture stores, garages, hard
ware stores, hotels, implement stores, laundries, 
lumber yards, meat markets, physicians, restau
rants. stores (general), and a great variety of oth
ers: we will give you free complete information 
about the towns and surrounding country where 
opportunities are numerous: write today.

R .  A . S M IT H
Colonization and Industrial Agent. Union Pacific 
Railroad Co., Room 1578 Union Pacific Building.

O M A H A . N L B .

E stablished  in  1873 

BEST EQUIPPED FIRM IN THE STATE

Steam and Water Heating 
Iron Pipe

Fittings and Brass Goods 
Electrical and Gas Fixtures 

Galvanized Iron W ork

T H E  W E A TH E R L Y  CO.
218 Pearl S treet G rand Rapids. Mich.

W e Don’t Know Much About the

NewlncomeTax Law
But we have on file all of the rules and 
regulations issued by the government in
cluding the latest interpretations of the 
various provisions of the law and the way

I T  A F F E C T S  Y O U

Howe, Snow, Corrigan and Bertles
INVESTM ENTS

5th Floor Michigan Trust Building, as far as you can go 
to the right of the elevator.

“SUN-BEAM WINTER GOODS
FUR A N D  FU RLINED  C O A T S, M ACK IN A W S. LADIES' FUR C O A T S. MUFFS A ND 

N E C K  PIECES. B LA N K ETS A N D  ROBES. GLOVES A N D  M IT T E N S.

“SUN-BEAM” Winter Goods are Fully Guaranteed, 
and you are sure to have an increased demand on 
these Roods before long. These goods are excellent 
sellers, especially with the winter season so close.

CATALOGUE SENT ON REQUEST.

BRO W N & SEHLER CO. Grand Rapids, Mich.
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it more and more in the arts and indus-Use of Substitutes for Leather a Sav
ing M atter.

W ritte n  fo r th e  T rad esm an .
There is a sense in which the old af

firmation to the effect that nothing can 
take the place of leather is strictly true. 
For tensile strength, for resistance of 
attrition, for excluding moisture, for 
promoting foot-comfort and foot-pro
tection under hard wear conditions, it 
is true now, as it always has been and 
always will be, that leather is easily par 
excellent. With all his resourcefulness, 
man has not been able to surpass, or 
even parallel, nature’s handiwork. In 
the primal qualities of strength, lon
gevity and adaptability, leather is king.

But all this is not tantamount to say
ing that other materials cannot be suc
cessfully used in the production of 
shoes. Many fabrics have been used in 
the construction of shoes—and success
fully used; quite a showing of fabrics 
now appear in numbers that bid fair to 
make good; and wise prognosticators of 
forthcoming events are confident that 
materials other than leather are going 
to be used more and more in the pro
duction of shoes. And insofar from 
presenting another occasion for dolor
ous demonstrations on the part of ca
lamity-chasers, there is nothing in pros
pect especially to be regretted, either 
from the dealers’ or the consumers’ 
point of view. Indeed, when we get at 
the crux of the economic situation, the 
use of substitutes for leather is a saving 
matter.

A Leather Age.
Leading spirits in the boot and shoe 

industry and allied trades are driven to 
the expedient of substituting for
leather. They are confronted by a con
dition rather than moved by a theory. 
The truth is leather is used nowadays 
far more extensively than ever before 
in the history of the world. This is a 
leather age; and new demands upon the 
visible supply of leather are developing 
almost over night. Consider the hun
dreds of thousands of whole skins— 
and the very choicest available—con
sumed annually by the automobile in
dustry. Think of the enormous quan
tities of the very best skins cut up each 
year for belting. Think of the moun
tains of leather used up each year by 
the manufacturers of trunks, traveling 
bags, hand bags, etc. There are a thou
sand and one articles, commodities, de
vices and novelties—made up, in part 
at least—of leather. So extensive and 
important have these lines become in 
recent years that now we have large re 
tail leather goods stores in all of our 
larger towns and cities. People think 
so highly of leather—because of its ar
tistic possibilities and its wearing qual
ities—they never have enough of it. 
Therefore the constant incentive to use

tries.
Over against this constantly increasing 

call for leather the big economic fact 
remains that the supply of hides has 
not increased in proportion to the de 
mand. Removing the tariff gave some 
relief, to be sure; but nothing like the 
relief anticipated by the popular mind. 
Those who anticipated a big slump in 
the prices of leather, incident to our 
tariff revision, overlooked the fact that 
all other nations are finding new uses 
for leather as well as ourselves. Leath
er goods are quite as popular abroad as 
they are here—in some lines even more 
so.

Substitution Inevitable.
When you have an increasing demand 

for a commodity, the supply of which 
doesn’t increase pari passu with the 
demand; when this increased demand is 
based upon and grows out of new uses 
for the commodity sought,—one thing 
is certain; the trend of prices is bound 
to be upwards. Those who know the 
history of the leather market during 
the last half a dozen years can readily 
understand the philosophy of the situa
tion.

Now if we are to have, in the years 
to come, shoes made (for the most 
part) of leather, two things are mes- 
capeable: first, we must worry along 
with fewer shoes per capita; and sec
ondly, we must pay more money for 
such shoes as we are able to procure. 
The other alternative is to use substi
tutes for leather in the production of 
shoes, wherever such substitution is 
possible. And that is the reason fab
rics of one kind and another have been, 
and are being, used. And by the same 
token, that is the reason they are going 
to be used even more extensively in 
coming years.

And this is not an evil in any sense 
of the word. The highest priced so- 
called custom shoe, of the most exclu
sive pattern, isn’t all-leather shoe, and 
never was. Cloth toppings were used 
way back yonder in days when the 
leather market was glutted and prices 
were decidedly off. And nobody raised 
a hue and cry over “adulteration” and 
“swindling substitution.” In spite of 
the admitted excellence of leather, fab
rics have a legitimate usage. And it is 
really remarkable how durable and sat
isfactory some of these marvelous lat
ter-day fabrics really are.

A few years ago when velvet was 
being introduced into women’s lines, 
many of our conservatives anticipated 
all manner of trouble. “ ’T’ill never 
d o !” they exclaimed. “There’ll be the 
dickens to pay!’ But velvet did do. The 
better grade velvet shoes made good. 
I have had many women tell me they 
simply couldn’t wear ru t their old velvet

Goods Well Bought 
Are Half Sold

Your profits for 1914 are largely to be de
termined by the care and wisdom with which 
you select goods yet to be bought.

The quality of

Rouge Rex Shoes
entitles them to a permanent and prominent 
place in your stock. It means satisfied cus
tomers and repeated sales with a gratifying 
margin of profit.

A card will bring our salesman with 
samples.

Hirth-Krause Company
Hide to Shoe

Tanners and Shoe Manufacturers
Grand Rapids, Mich.

A Merry Christmas
and

A Happy New Year
Here’s something that will 

make them so

H ood  R ubbers

Grand RapidsiShoe & Rubber Gx
The Michigan People Grand Rapids
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shoes. They had worn them, and worn 
them until they were positively ashamed 
to wear them any longer—but they still 
weren’t worn out. I have inspected 
many pairs of old velvet shoes in which 
the soles had worn through and the 
heels had round off—but the upper 
stock was as fresh and good as the day 
it was cut. Cloth tops have assuredly 
passed the wear test; it only remains 
for the trade to give them the pres
tige to which thev are entitled on the 
ground of style, fitness and desirability.

Only.Source of Relief.
The substitution of materials other 

than leather in the production of shoes 
is a good thing. It doesn’t mean that 
we are going to have shoes any less 
desirable either from the standpoint of 
wear or that of style. The manufactur
ers have already demonstrated their 
ability to make up fabrics into nifty and 
attractive toppings. And we are 
by any means to suppose that they have 
exhausted themselves along this line. 
For one, I am inclined to think that 
there are many more beautiful and de
sirable things in prospect than “doth 
now appear.”

When a given industry faces a stub
born, clean-cut limitation, it governs it
self accordingly; and usually it mani
fests admirable resourcefulness in work
ing within its new limits. And there’s 
no doubt about it—the shoe industry 
of this, and all other countries, is up 
against a real limitation : leather sub
stitutes must be used. We cannot de
crease our per capita allowance of 
shoes. In fact we haven’t anything like 
reached the limit of our per capita ca
pacity. All of our authorities on shoe 
matters are strongly of the opinion that 
the American people are going to de
mand more and better shoes. Possibly 
the average price will advance some
what—the trend of prices in everything 
is upwards—but, in the matter of foot
wear, there is necessarily a limit, just 
as there are limits in everything else. 
When the limit is reached other ma
terials must be used.

One or two practical points emerge 
from this discussion. In the first place 
the dealer himself ought to get right 
on this economic necessity for the sub
stitution of fabrics for leather in the 
production of shoes. If  he is preju
diced, let him get himself disannexed 
from his prejudice as speedily as pos
sible. Information lias a marvelous 
way of dispelling prejudice. Therefore 
let him be correctly informed. Let him 
know that this matter of sbstitution is 
not the dark and evil thing that dis
pensers of misinformation allege. And 
then, for another thing, let him dp his 
duty in educating the public in the mat
ter of fabrics. Sooner or later—and 
from present indications, it won’t be 
so very late, either—the public has got 
to absorb a whole lot of solid infor
mation upon this whole subject; and 
the sooner the process of absorption is 
started, the better it will be for every
body interested. Cid McKay.

Shoes for Foundrymen.
Retail shoe dealers doing business 

where foundry workers are a part of 
the population, will find it profitable 
to hand this shoe, made expressly for 
moulders. I t has proved to be a 
money-maker for retail shoe dealers.

Change Made in List Prices of Paper 
Bags.

Many years ago the then manufac
turers of paper bags formulated a list 
price per thousand bags of each size, 
based on the basis of the weight of 
paper used in each size bag. During 
the past twenty-five years, however, 
due to the diversified uses to which 
paper bags have been adapted, there 
have been changes in the thickness of 
paper used in the majority of sizes, 
with the result that there has been an 
absolute lack of proportion in the list 
prices of the various sizes.

The trade in so-called grocers’ bags 
is so peculiar that the grocers specialize 
on certain sizes. The butchers, bakers, 
delicatessen stores, fruit and vegetable 
stands each have their own sizes, and 
the manufacturers have made the 
weights of paper to meet the demand 
of these special trades, with the result 
that one class of consumers is discrim
inated against in favor of one or more 
of the others.

To equalize the selling prices of 
paper bags in all the sizes, based on 
the cost of paper, etc., the various 
manufacturers have decided to equalize 
the list prices, advancing some of the 
sizes, reducing others, and making no 
change in some.

Circulars have accordingly been sent 
out to the trade explaining the reason 
for the change, and it has met with 
commendation on the part of the job
bing trade throughout the country who 
hlave realized the crying need of this 
change for some years past.

All orders now unfilled for prompt 
shipment will be filled at the list now 
prevailing, but all shipments after Jan
uary 1, 1914, will be charged by the va
rious manufacturers on the basis of 
the following price lis t:

Per 1,000
1 ounce .........................................  $0.90
2 ounce ................................................ 95

pound .......................................  1.00
l/ i  pound ...............................  1.20
1 pound .......................................  1.60
2 pound .......................................  2.10
3 pound .........................................  2.50
4 pound .......................................  3.10
5 pound .........................................  3.60
6 pound .........................................  4.40

. 7 pound .................   4.80
8 pound ........................................  5.10

10 pound .......................................  5.80
11 pound ......... J............................. 6.40
12 pound .......................................  6.80
14 pound .......................................  8.60
16 pound ........................................  9.20
20 pound .......................................  10.30
25 pound .......................................  11.40
30 pound ......................................  12.20
35 pound ........................................  14.10

Stopping McKay Shoes From Squeak
ing.

Many manufacturers are enquiring 
about the best method of preventing 
McKay shoes from squeaking. This 
is an old question that manufacturers 
have sought to solve in different

H 0N 0R B ILT
SH O ES

Well k n o w n  
a m o n g  con
sumers. The 
line that’s easy 
to sell.

ways, but until now none of the differ
ent methods adopted have been en
tirely satisfactory.

We remember when it was custom
ary to cover McKay soles with a 
dark colored, pasty substance that 
was thick and had considerable body, 
but we do not see much of this done 
at the present time which is a good in
dication that it was not successful.

There is the best of reason for Mc
Kay shoe manufacturers to seek to 
avoid the squeak, especially in view 
of the tendency to substitute better 
grades of McKays in the place of the 
cheaper welts. For this reason alone 
a McKay shoe that will not squeak 
will have an important advantage in 
seeking trade .—-Superintendent & 
Foreman.

Rindge, Kalmbach, Logie Go. 
Grand Rapids, Mich.

Style-profits are 
Liberal Gains

Have the new fads when they are new.

Our assortment of Baby Doll Shoes fits the eye, 
the pocketbook and the feet. All leathers. Write 
right now for sample pair.

Stock the Profit Makers Now

“ H. B. Hard Pan”  and Shoes

You cannot possibly make a mistake by add
ing the above lines to your stock.

They represent the tanners’ and shoemakers’ 
best efforts, and are by far the best wear resisting 
shoes offered to-day.

Your trade w ill soon be asking for this class 
of shoes. Stock up now so you can supply the 
demand when it comes.

THEY WEAR LIKE IRON

HEROLD-BERTSCH SHOE CO.
GRAND RAPIDS, MICH.
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Christmas Reflections on the Grace 
of Receiving.

W ritte n  fo r th e  T rad esm an .
It is a fitting time now when we are 

just well through with our Christmas 
giving to devote a little attention to 
the converse of the proposition as it 
were, to the complemental or reciprocal 
activity, that of receiving.

In your particular case there may be 
special need of this if Santa Claus has 
brought you a lot of useless, ill-assorted 
trinkets that clash with all your other 
things and that you wouldn’t give 
houseroom to did they not bear the 
(socially) sacred name of “presents.”

We will say that you have a nice 
sense of the harmony of colors and of 
what is appropriate and in keeping in 
the way of draperies and furnishings. 
And when you opened the package 
from your rich cousin Matilda and 
found a gray and black Navajo blanket 
when your rooms are done in browns 
and tans, your heart sink. Why can’t 
cousin Matilda with all her money and 
a generous heart too. ever use a particle 
of taste? You would sell that blanket 
thing or swap it off for something you 
would enjoy only cousin Matilda is 
coming to visit you next summer. 
Reason enough why it won’t do to get 
rid of the blanket!

And cousin Matilda’s blundering kind
ness isn’t all. nor the worst. The water 
color that Jack and Mary (your boy 
and g irl) got for you is something you 
never would have chosen in a million 
years, but then you can’t expect children 
in their teens to use any judgment. But 
it does seem to you that John (John is 
your husband) might have done a little 
better. Whatever absurd thing it was 
that he got for you—and who can tell 
where a man’s errant fancy will lead 
when he essays to buy his wife a 
Christmas present—he meant to please 
you and goodness knows he spent 
enough money but he selected, very 
naturally, according to his own prefer
ences, not according to yours, and his 
standards are, to put it mildly, rather 
barbaric. That is, like every mother’s 
son of his sex, he’s inordinately fond 
of red.

It really is very exasperating that he 
went so wide of the mark, when for 
him you took such pains to get, not 
what you cared for yourself but what 
you knew he would like. Indeed that 
was the way you did for cousin Matilda 
and for Jack and Mary and all the 
others. You haven’t yet let John know 
that you are disapointed, but you really 
feel like pointing out to him some of 
his aesthetic errors with a view to ele
vating hs standards and making him see 
things more as you do.

Little woman, don’t do it. Don’t ever 
let him know just how you feel about

that gift atrocity he has just perpetrated 
upon you. Later on if by gentle and 
tactful measures wholly unconnected 
with this Christmas present or any 
other present he makes you, you can 
lead him into your ways of thinking re
garding color schemes and tints and 
harmonious combinations, well and 
good. Personally I doubt whether he 
ever will make much headway in that 
direction, but it might do no harm to 
try. But just now exercise the grace 
of receiving. Let him believe that he 
used the rarest good taste in making 
his outlandish selection, as most likely 
he will continue to do, if you do not 
take the trouble to disillusionize him.

Remember that love and unselfish de
votion are better, far better and do a 
hundred times more toward making this 
dreary old world a fairly comfortable 
place to live in than all the symphonies 
in form and eolor that all the artists of 
all time ever have dreamed of. You 
are a thousand times more fortunate in 
having true and honest hearts in those 
who stand nearest and dearest to you 
than you could be in having things that 
would just suit you.

Remember also that the success of 
Christmas depends just as much on the 
receiving as on the giving. W e put all 
of the stress and strain on making a 
wise selection of handsome, or appro
priate, or useful gifts and give little 
thought to the suitable and happy ac
knowledgment of what we receive.

It is a fine trait to be able to discern 
quickly some merit in a gift that is not 
quite all that fastidious taste might de
sire, and to appreciate the kindness and 
loving thought , and self-sacrifice that 
often have entered into the most mal
apropos Christmas present.

It is easy enough to get along with 
the absent cousin Matilda—you can 
write a courteous and grateful note 
even for a gray and black blanket. But 
spare the feelings of the home folks, 
be happy in them in spite of a few mis
fit gifts and never, never let them 
dream that some one has blundered.

The grace of receiving is something 
to be cultivated, not only with reference 
to gifts, but to all kinds of favors and 
accommodations as well; and not alone 
at Christmas but at all times and seasons.

The person who receives a kindness 
graciously increases the opportunities 
for unselfishness on the part of others 
and so tends to make life sweeter and 
more wholesome; for who of us will 
not go out of our way to confer a bene
fit upon one who is sure to give a 
hearty word of thanks and appreciation.

The mother who expects and accepts 
appreciatively and courteously from her 
children many acts of service and as
sistance, thus training them in this great 
principle of reciprocity in the giving and

taking of favors, is doing her duty by 
them more completely than the mother 
who wears herself out in unnecessary 
slaving for a family grown selfish from 
her own unwise self-abnegation.

Don’t try to monopolize generosity— 
give others a chance to manifest their 
share. When we are young we have 
great dreams of benevolence—we should 
like to be a fairy godmother to all our 
friends and acquaintances and aid all 
those in poverty and distress. We 
would be strong and sufficient and con
fer much and make no demands upon 
others. When we grow older we learn 
that our own powers are extremely lim
ited ; we have so little to bestow and 
we need so much from others. But if 
we are wise we can also learn the les
son that life is a great system of give 
and take and that in its way taking is 
as essential in the scheme of things as 
giving. That is a fine old saying—“From 
every man according to his ability to 
every man according to his need.” We 
moderns have devised no better expres
sion of the ideal of interdependence of 
human society.

We have a dread and horror of 
being a hindrance and a burden to our 
friends—of having to take more than 
we give of material things or personal 
services. Yet occasionally we are priv
ileged to know some helpless invalid or 
aged person who is compelled to take 
all and can pay nothing in the coin of 
the market, who receives with so fine 
a grace and breathes forth a spiritual 
atmosphere of such helpfulness and 
cheer as to bring a veritable benediction 
upon the house.

In the C— family lived a maiden 
aunt, a sister of Mrs. C—. Very un
fortunately, or at least so it would seem 
to our blind human eyes, this woman 
entirely lost the use of her lower limbs 
when she was about thirty-five. Cir
cumstances would not permit hiring an 
attendant, so the task of lifting her 
from her bed to the wheel chair in 
which she spent her waking hours fell 
to her brother-in-law. She was large 
and heavy and lived for several years 
in this helpless condition. And yet 1 
have heard Mr. C— speak most feel
ingly of her diligence in working with 
her hands, and of her unfailing patience 
and serenity in her sufferings. He even 
declared “it was a pleasure to do for 
Marjory.” Could strength or helpful
ness call forth higher praise? Quillo.

United Light & 
Railways Company

G rand Rapids C hicago D avenport

Dividend Notice
The Board of Directors of United Light & Rail

w ays Company has declared a dividend of One 
and One-half <154%) percen t on the First Pre
ferred stock; Three-quarters (% % ) of One per 
cent on the Second Preferred stock and One 
(1%) per cent on the Common stock of this 
Company, payable January  1. 1914. to stock
holders of record a t the  close of business a t 3 
p. m.. December 15. 1913.

B e n ja m in  C . R o b in s o n ,
Secretary.

F L O R ID A  R E A L  E S T A T E  F O R  S A L E  
Beautifully situated on St. Johns River and At

lantic Coast Line Railroad at As'tor, Lake County. 
Florida. Fruit, truck and farming lands for sale 
at reasonable prices, also town lots, cottages and 
orange groves. Hotel accommodations good and 
reasonable. Excellent fishing and hunting. For 
prices and particulars write to

J . P . D O S S , A s to r , Fla.

Look for the Triangle 
for Warmth, Comfort 

and Good Cheer

Burns 10 Hours on 
One Gallon of Oil

Oil Fount Holds 
Over One Gallon

To Trim, Wipe Wick 
With a Cloth

For Best Results Use 
PERFECTION OIL

Constant, unchanging heat through every 
hour of burning, whether the fount holds 
one gallon or one pint of oil.

With a clear, steady flame that gives clean, 
odorless heat—no waning aud no smell as 
the oil in the fount gets low. No danger of 
sm oking— a patented lock flame spreader 
keeps the wick at the proper height—you 
can’t even turn it up to the smoking point.

And no trouble to re-wick. In this newest Perfec
tion  wick and carrier are  combined. Fresh wicks and 
carrier come all ready for replacem ent—trimmed, 
sm ooth and ready to  light. You have only to turn 
out the old and slip in the new.

lE R F E C T IO ]
^  S m o k e l e s s  j

All these wonderful Improvem ents, found In no 
other heater, are  yours In addition to delightful com
fort, convenience, and agreeable economy.

You can postpone your regular fires for a  month 
with this handy little stove to take from room to room, 
wherever you need It, and never have an uncom fort
able minute. Ready by striking a  m atch—no fuel 
to carry  or ashes to clean.

Useful all winter In out-of-the-way room s that are 
difficult to heat. Drives out chill and dam pness in 
early spring and sum m er

Your dealer will have the different Perfection mod
els—see them now before the first chilly days bring 
discom fort. Descriptive booklet gladly mailed free. 
Ju st send us your nam e on a postal.

STANDARD OIL COMPANY
(AH IN D IA N A  CORPORATION)
CHICAGO, ILLINOIS
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Mutual Relations of Jobber and 
Salesman.*

No doubt, it was the original in
tention of the jobber and the salesman 
to carry on business together.

Both stood side by side, putting 
their shoulders to the wheel; both 
were actuated by the same principle; 
their interests were one; and to elim
inate failure, each practiced the com
munity of goods.

Yet in those days, the road to glory 
and success took a sudden turn, which 
is, perhaps, worthy of mention as to 
comparison with present day meth
ods; hence perm it a little retrospec
tion.

In days gone by, individual tasks 
were clearly outlines; tem peram ents 
grew to be sensitive feelers; duties 
and privileges were jealously coun
terbalanced and the conflicting inter- 
p retat;ons as to “who was who’’ plac
ed partners on the opposite sides of 
the same wheel and business became 
the tale of the “bucking steer.” Such 
at least was the state of affairs to 
my mind about fifteen or sixteen years 
ago.

The salesman had his share in this 
work of destruction. In  the game of 
“who is who,” he looked upon him
self as the mainspring of the business. 
This was 1rs dream when face to face 
with the jobber and this was his claim 
when face to face with the retailer. 
The customer knew only the name of 
the salesman, with whom he was 
dealing. He failed to recognize the 
name of the house which replenished 
his stock.

In the m atter of selling goods, the 
salesman acted independently.

The interests of his associates were 
sacrificed to personal advantage. Two 
prices prevailed, the salesman’s and 
the jobber’s. The cost of goods was 
often ignored by the salesman. H ere 
he demanded exorbitant prices; there 
he promised almost resentful rebates 

Nor did the trouble end there. This 
lumbering state of affairs was aggra
vated in the m atter of collections. In 
this m atter the house reaped the rip
ened fruits of their salesman’s self 
esteem and conceit. Clearly, the 
chicken that would eat the carpet 
tacks would not lay the carpet.

A letter from the house to the 
consumer requesting money on past 
due accounts often resulted in ridi
cule of the writer, or in a threat that 
the salesman would hold his long- 
promised housecleaning when agam 
he entered the portals of the house 
he represented.

Naturally, this condition demoral
ized the credit of the customer and 
incurred heavy losses to the creditors. 
Adding to this the padded expense ac
count caused by a parched throat and 
the time honored game of poker makes 
it clear how the interest in the game 
irritated the jobber.

The jobber of that day, it seems to 
me, failed in courage. He lacked the 
initiative and the conviction of con
quering caliber to stand for what was 
conducive to the best interest of all 
concerned.

He would yield unnecessantly to 
the salesman and weakly and vehe-

•P a p e r  re ad  a t  an n u a l conven tion  
M ichigan W ho lesa le  G rocers’ A ssoc ia 
tion , a t  D e tro it. D ecem ber 10, by  G. A. 
L in d erm u ld er, of G rand  R apids.

mently make promises which he never 
intended to fulfill.

Hence, under one roof were found 
two-fold interests, diverging ideals, 
the room for the exclusive use of the 
salesman and the sactum sactorum 
for the members of the firm.

I am happy to say that in later years 
a new spirit took hold of the jobber 
and salesman. Having stood back to 
back, they now stand face to face, 
smiling and hopeful. The walls that 
separated them fell to ruin, or melted 
or vanished. To-day the jobber and 
salesman occupy one great living 
room where a varied but a united 
family dwells in love reciprocal.

The work of reconstruction has 
thus been begun. T ogether to ac
complish the tasks and together to 
obtain and enjoy results is the battle 
cry common to both. Thus together 
they muster their energies; they focus 
their faculties and move steadily and 
happily toward a definite goal.

Of this unity, harmony and co
operation, between jobber and sales
man, we of Grand Rapids may boast. 
Together we strive to serve the trade 
with the highest grade of goods at a 
fair margin of profit and thereby en
able the retailer to serve the public 
in such a way as will do credit to our 
State. •

Already has the public felt the im
pulse of this “team work.” Good 
goods, good service and a square 
deal are in greatest demand and are 
greatly appreciated.

W ithout being egotistic. I may 
claim an honor for the modern sales
man.

He is it, who educates the retailer 
to handle high-grade and pure foods, 
such as the public demands. Happily, 
the retailer has been allured to muster 
under this high standard. E nter his 
store and it is in keeping with the 
line of goods he sells.

The cause has its deserved effect. 
The seed has produced a hundredfold 
and we are justly proud.

I assure you that the salesman of 
to-day yields to the spirit of unity, 
that the salesman gladly accepts his 
task of blazing an ever widening trail 
through the dark forests of old time 
methods and that the salesman ap
preciates the reward bestowed upon 
him.

He is the trusted safeguard of the 
public good, the princely protector of 
the retailer’s interests and the highly 
favored servant in the houge of his 
master, the jobber.

Seventy-Three Chests of Tea in One 
Day.

D etroit, Dec. 15—Reading the bio
graphical sketch of Henry Vinkemul- 
der in a recent issue of the T rades
man reminds me of how he helped me 
win a wager I made with Steve Sears 
more than twenty years ago. I met 
Steve on the street and he was full 
of good nature, as usual. I told him 
I had started out to sell fifty chests 
of tea that day. He offered to wager 
me a barrel of crackers against a box 
of cigars that I could not do it and 
I took the bet. I worked like a major 
all day and at 6 o’clock I had suc
ceeded in selling forty-nine chests. 
I was then at the store of Billy Kar- 
reman, on W est Leonard street. His 
daughter gave me an order for other 
goods and told me that her father 
would probably give me an order for 
two chests of tea. Billy was playing 
cards in the establishment next door

and I could see by the wrinkles on his 
face and the anxious look in his eyes 
that things were going against him. 
I told him how anxious I was to win 
the wager from Steve and he intim at
ed that he was just as anxious that 
Steve should win out. Although I 
coaxed and teased and cajoled and 
threatened, he would not budge from 
this stand. I knew I could get a 
round order from H enry Vinkemulder 
if I were to tell him the circumstan
ces, so I called him up and asked him 
to wait at the store until I could get 
over there. I t took me fully half an 
hour to make the trip, but I was re
warded with an order for twenty-four 
chests, which made twenty-three 
chests more than the amount T had to 
sell to win the wager. I then called 
up Billy Karreman and told him I 
wanted to thank him for refusing to 
give me an order for the two chests 
because by so doing he had enabled 
me to book orders for twenty-three 
chests more than I expected to sell. 
I suggested that he give me an order 
for the two chests, so as to enable nip 
to score seventy-five chests for the 
day, but he positively refused to do 
so. The next morning, however, he 
called me up over the phone and gave 
me the order for the two chests.

Edward Telfer.

Bankruptcy Matters in Southwestern 
Michigan.

St. Jo sep h . Dec. 9—In  th e  m a tte r  or 
W illiam  C. S nyder, b a n k ru p t, of B aroda, 
an  o rd e r h a s  been  en te red  by th e  re r-  
e ree  calling  th e  final m ee tin g  of c re d 
ito rs  a t  h is  office a t  2 o’clock p. m . on 
Dec. 22, fo r th e  purpose  of p a ss in g  upon 
th e  final rep o rt an d  acco u n t of th e  t r u s 
tee  and  d ec lar in g  a  final d iv idend. T he 
re p o rt of th e  tru s te e  show s a  ba lance  
on h and  of $1,209.85. C red ito rs  w ere  a lso

d irec ted  to  show  cause  w hy a  certific a te  
should  no t be m ade by th e  re fe ree  re c 
om m ending  th e  b a n k ru p t 's  d ischarge .

Dec. 10—In  th e  m a tte r  of F red e rick  
W . H in rich s , b a n k ru p t, of K alam azoo , 
th e  tru s te e  h a s  p re sen te d  a  p e titio n  r e 
q u estin g  th a t  he be a u th o rized  to  b rin g  
su it a g a in s t c e r ta in  p a rtie s  w ho, i t  is 
alleged, received  p re fe ren ces  from  th e  
b an k ru p t w ith in  th e  fo u r m o n th s  period. 
T he  m a tte r  w as  ta k e n  u n d e r ad v ise 
m en t by th e  referee .

Dec. 11—In  th e  m a tte r  of th e  M ichigan 
B uggy Co., b a n k ru p t, of K alam azoo, th e  
follow ing c red ito rs  h av e  filed p e titio n s  
fo r th e  rec lam atio n  of p ro p e rty : B u ck 
eye W heel Co., V accum  Oil Co., E lm en- 
do rf V a rn ish  Co. a n d  th e  S hortsv ille  
W heel Co.

Dec. 12—In  th e  m a tte r  of th e  S a n ita ry  
L au n d ry  Co., b an k ru p t, of K alam azoo, 
th e  in v en to ry  and  re p o rt of a p p ra ise rs  
w as filed, show ing  to ta l a sse ts  of th e  
ap p ra ised  va lue  of $909, inc lud ing  p ro p 
e r ty  covered  by c h a t te l m o rtg ag e  of $800 
and  in te re s t to  da te . F ro m  th e  re p o rt 
of a p p ra ise rs  th e re  w ill h a rd ly  be enough 
funds to  pay  a d m in is tra tio n  expenses 
and  no d iv idends w ill be dec lared  to  
cred ito rs .

Dec. 13—In  th e  m a tte r  of J a m e s  In g e r- 
soll D ay, b an k ru p t, of D eca tu r, a n  a d 
jo u rn ed  firs t m ee tin g  of c red ito rs  w as 
h’eld a t  th e  re fe re e 's  office and  a n  o rd e r 
en te red  by  th e  re fe ree  g ra n tin g  th e  p e ti
tion  of th e  K lo tz  M achine Co. fo r  th e  
rec lam atio n  of p ro p erty . T he  tru s te e  
w as d irec ted  to  ab andon  c e r ta in  c la im s 
w hich  w ere  w o rth less  an d  of no  va lue  
to  th e  e s ta te .

Dec. 15—In  th e  m a tte r  of Isa ac  S h in- 
berg , b a n k ru p t, of K alam azoo, th e  t r u s 
tee  h a s  filed h is  final re p o rt a n d  acco u n t 
show ing  no a sse ts , except th e  sum  of 
$50 ad v an ced  by th e  b an k ru p t to  pay  
a d m in is tra tio n  expenses.

G. J. Johnson Cigar Co.
S. C. W . El Portana 

Evening Press Exemplar
These Be Our Leaders

Advertised Goods Are 
Dependable

«H E  sooner grocers realize 
that advertised goods are 

absolutely trustworthy, and sell 
them, the quicker the success 
of their business is assured.

Advertised goods must be dependable. 
Their very existence is based upon superior 
quality and uniformity maintained year in and 
year out. Advertised goods have all to lose if 
they prove other than as represented.

National Biscuit Company products have 
established and maintained a quality that is as 
yet unapproached in the baking of crackers and 
cookies, wafers and snaps, cakes and jumbles.

These products, each variety the best of its 
kind, are largely advertised throughout the 
country. N o  other articles of food are so well 
known, so universally liked, so consistently 
purchased.

Grocers w ho sell advertised goods— N . B. C . 
products— sell goods that they can guarantee as 
dependable— and make larger profitsinsodoing.

NATIONAL BISCUIT 
COMPANY
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Michigan Retail H ardw are Association. 
P re s id e n t—F . A. R ech lin , B ay  C ity. 
V ic e -P re s id en t—C. E . D ickinson. St. 

Jo sep h . „  .
S e c re ta ry —A rth u r  J .  S co tt, M arine  

C ity.
T re a s u re r—W illiam  M oore, D e tro it.

Turning Hardware Possibilities Into 
Certainties.

In a moderate-sized Eastern city is 
a gigantic plant operated by one of 
the companies manufacturing electrical 
machinery. Twelve thousand hands, 
mechanics of all trades, and laborers, 
are employed. Although the plant is 
on the outskirts of the city, there is a 
small group of stores close by; one of 
which is a hardware dealer’s.

When that dealer started, the plant 
employed only four thousand hands, 
but the industry developed so enor
mously that in a few years the twelve 
thousand man point was reached; but 
the hardware man found no such cor
responding increase in his trade. Study
ing the conditions he found the reasons. 
In addition to the original entrance to 
the works—close to which his store 
st00(j—two others had been made on the 
sixty-acre plant; one on the north side, 
another on the east. His store was on 
the west. He found that as many 
hands went in and out of those en
trances as from the west, and from 
there they diverged to their homes; not 
coming past his store. Consequently, 
instead of having a firm hold on that 
remarkably promising local trade, two- 
thirds of it got away from him, and 
was taken by the down-town stores in 
the evenings or on Saturday afternoons' 

He saw the possibilities, but was 
months in devising a method of avail
ing himself of them. And it came ac
cidentally. North of the great plant 
was a large tract of vacant land, and 
on that land an advertising concern 
placed a long bill-board with many ad
vertisements of goods which appeal to 
workmen. They came to him for his 
advertisement, and then the idea flashed 
to him :—“I’ll put a show-case on that 
land.”

For a trifling rental he got permis
sion to use twenty feet of frontage 
close to the plant entrance, and on that 
he built his show-case; a finely de
signed store-front without a door; six
teen feet wide and the normal height. 
It was four feet deep, with doors be
hind, and in it he arranged as carefully 
selected and effective a display as 
could be seen in his store windows. 
The sign above read:—“Buford’s An
nex” and gave crisp directions where 
Buford’s store was.

He followed this by a duplicate set
up opposite the eastern entrance of the 
plant, on the side lot of a boarding 
house, and he stated, some time after
ward, that those two annexes doubled

his trade the first year, under the 
trifling extra expense of ground-rent 
and changing displays.

He systematized those displays. Every 
two weeks a clerk took out the display 
from the store window and drove 
round to the north annex, where he 
changed it; taking that display to the 
east annex and changing again; an en
tirely new display being made in the 
store window.

He met with an unexpected develop
ment at the start. One of the fore
men came in the first week and said— 

“One of the boys has been blowing 
about a ratchet-drill in that showcase 
of yours on K street. Got one here?” 

He looked it over critically and then 
proposed:

“Let me carry this over and show 
it to the Superintendent. We want 
something of this kind in the assemb
ling shop.”

He carried it away and the next day 
an order came for six. That was the 
first order he’d ever had from that 
company, for he was a retailer only; 
but it was by no means his last, for 
the best oragnized company with the 
most alert purchasing agent, often has 
emergency calls—and often overlooks, 
for a time, the brightest of new appli
ances. It is the mechanics—not the 
very busy executives—who grasp the 
appeal of such things quickly; and the 
mechanics talk to the foremen—who 
talk to the superintendent—who in turn 
makes his requisition on the purchas
ing agent.

A well established hardware dealer 
in a Nebraska town bought an auto and 
immediately devoted his Sundays to 
long drives out into the country. Stop
ping one day at a farm where he was 
well acquainted, he exclaimed:

“You ought to have your house 
painted! It’s a shame to let a good 
building get checked up like that!” 

“Was going to have it done last fall,” 
retorted the farmer, “but couldn’t get 
anyone to tackle it, then. All too busy!” 

“Why not do it now?”
The farmer grinned: “If you had 

seedin’ an’ cultivatin’ an’ harvestin’ to 
look after, you wouldn’t want to be 
lookin’ out for paintin’ an’ the like. 
After harvest’s the only time for that.” 

The dealer understood. In his rides 
he had passed scores of houses which 
needed repairs, and he knew that in 
most cases it was not lack of money 
which caused the delay. It was the 
rush of seeding and harvesting; and 
in the farmer’s leisure time—the win
ter—exterior painting is not favored.

“Look here!” he exclaimed, “I know 
a young painter—a good man. I’ll send 
him out in a day or two with a team ; 
and he’ll bring a stock of paints—all 
colors; and samples of wall papers.

A Complete Line

Union Hardware Co.’s

IC E  S K A T E S
%

Gillette Safety Razors 
Ever Ready Safety Razors 
Auto Strop Safety Razors

Tree Brand Pocket Cutlery

Rogers and Community
Silverware

Michigan Hardware Company
Exclusively W holesale

Cor. Oakes and Ellsworth GRAND RAPIDS, MICH.

H. Eikenhout & Sons

Jobbers of Roofing Material
G R A N D  RAPIDS, MICH.

Threaded Tarred Felt in 500 and 250 
square feet rolls.

Foster, Stevens & Co.
Wholesale Hardware

157-159 Monroe Ave. :: 151 to 161 Louis N. W .

Grand Rapids, Mich.

Use Tradesman Coupons
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He’ll give you a price on the job, and 
I’ll pay him and be responsible for the 
whole thing. You know me! You 
know that the stock’ll be good, and 
you won’t have to watch the man.”

The farmer consented. The dealer 
made a wage agreement with the young 
painter, furnished the team and stock, 
and the job was done, followed by 
others. He took his store and his help 
right to the farmers, and they needed 
to lose no time in searching for a work
man and materials. To-day, that deal
er runs a lumber yard; has a crew of 
carpenters as well as painters and 
makes a contract at any time of the 
year to put a farm house—or all farm 
buildings into shape; erect any new 
ones, or repair and paint the equipment, 
machines and wagons.

Of course, that is going into a side 
line, but it is a side line which requires 
a considerable amount of regular hard
ware stock. And it shows the stamp 
of m an; the instant realization of the 
possibilities of trade and the quick 
grasp and utilization of them.

There is one peculiarity about the re
tail hardware trade which distinguishes 
it from any other trade. Undoubtedly 
among its customers are more ama
teurs than are found in any other line 
of business. Perhaps a little explana
tion is needed. A very large propor
tion of men, whether they are profes
sional men, merchants, salaried men or 
wage-earners, have some fad ; and it 
will be found that almost all fads mean 
equipment or tools', often both. The 
man who keeps poultry, who has a 
garden or a boat, or a footlathe; even 
the average householder who may have 
none of these, is very often an ama
teur mechanic. All need tools, supplies 
and equipment, and when a man devotes 
time and heart to a fad he spends mon
ey on it.

Without drawing on my memory for 
any extra effort, I can recall among 
personal acquaintances a lawyer who 
had a finely equipped machine shop in 
the basement of his dwelling, where he 
made exquisite models of steam en
gines. Another was a professional pho
tographer who has built four motor 
boats, two of which have taken prize 
cups in strongly contested races. He 
designed and built the hulls and in
stalled the machinery. There was a 
machinist who built his own bookcases 
and other furniture; a carpenter who 
devoted every spare moment to wireless 
equipment; a cigar maker who has 
built one pipe-organ for his house and 
is now building a much larger and finer 
one for a church—all in his spare time.
1 could multiply these instances to a 
great length; and any man, in any walk 
of life, if he will think back or make 
little enquiries, will find that the man 
who has no fad (and fads are very fre
quently constructive) is an exception to 
a pretty general rule. And, more than 
in any other line, they are the hard
ware man’s meat.

In Boston is a store where this fac
tor of human nature is fully recognized 
and fully exploited. The store is in 
the district of banks, brokers, lawyers 
and great shipping offices. Three-fourths 
of the passers-by are of that class and 
their clerks; and the proportion of well- 
dressed business men who make pur
chases in that store is astonishing. The

show windows are dressed with them 
in view; the clerks are trained to recog
nize them as largely amateurs in some 
line and to handle them accordingly. If 
such a man asks for a screw-driver the 
first he is shown will be the spiral. Its 
utility for common work is finely rein
forced by its instantly evident capacity 
for working in awkward places which 
an awkward amateur often encounters.

If he wants a saw, quality is the poin^ 
urged. The amateur is no saw filer. 
If he undertook that, he knows that 
he’d probably be utterly unable to cut 
a board afterward. He has got to 
hunt up a filer and carry the saw to 
him, and when filed carry it home 
again. Many of them would rather buy 
a new saw than bother with all that; 
and that’s where quality—the wearing 
quality of good steel—shuts off any 
consideration of price.

Handy to each clerk is a number of 
leaflets or small catalogues of appealing 
appliances, handy tools and specialties; 
and the amateur finds several in his 
package when he opens it at home. 
Whenever it can be done unobstrutively 
the clerk gets the name and address of 
the customer, and after that he hears 
from the office whenever a new spec
ialty comes out, or a season approaches 
when his particular fad is likely to be 
most insistent.

The amateur is worth a lot of deep 
study from the retail hardware dealer. 
He is very, very numerous and always 
a spender. Statistics about him are 
practically impossible, but here are con
ditions which show conclusively what 
a large and important factor he is and 
how he has been especially catered to

stander of the man or woman who is 
looking for something; and it is not 
that individual class alone he under
stands—but the whole class. There is 
where he reaches the point of grasping 
all the buying possibilities of that par
ticular class; where he emerges from 
the simple, narrow instinct of the ordi
nary salesman to sell what is asked for, 
into the bigger, broader comprehension 
of the manage? or successful merchant, 
who sees in one customer the nucleus 
and the possibilities of very many cus 
tomers—G. F. Stratton in Philadelphia- 
Made Hardware.

Bill’s Return.
“Yes,” said the old man, reminis

cently, “you may make all the fun of 
the old-fashioned Christmas stories 
you want to, but there’s often truth 
in ’em, after all.

“The wanderer does come back 
Christmas Eve sometimes, say what 
you’ve a mind to. There was that boy 
Bill of mine—went away to the West, 
and we never seed hide nor hair of 
him for years. Never heard a whis
per from him.”

“Came back the night before Christ
mas, eh?” observed the visitor.

“Yes, he did,” returned the old man. 
“ It was ten years since he had left 
home, and two years since he came 
back. I didn’t believe he’d come,

but M arth’ Ann said he would. ‘It 
don’t stand to reason,’ says I. ‘It 's  
what happens in all the stories,’ says 
she; ‘just you wait and see.’ So we 
and the seven other children waited. 
Later on there was a knock, and T 
went to the door.” And the old man 
stopped as if overcome by emotion

“And there stood your long-lost 
son?” eagerly said the visitor.

“Yes, there stood Bill, and also his 
wife, and likewise his three tow-head
ed children and two lean houn’-dogs; 
an’ the whole lot of ’em walked in, 
and have lived on us ever since, with 
appetites getting better every day. 
Yes. I know what I ’m talking about 
when I say that they do come back 
to the old home Christmas Eve.” And 
he knocked the ashes out of his pipe 
and sighed.

FOR FINE WEDDING PARTY AND 
FUNERAL WORK TRY

Grabb & Hunter Floral Co.
114 E. FU LTO N  ST.

Citizens 5578 O pposite Park Bell M 578

TT A T1 'VTT?OC OUR OW N MAKE nAKIN H AND OR MACHINE MADE
O ut of Number 1 Oak Leather, and stitched with the best linen thread.

We guarantee them absolutely satisfactory.
If your dealer does not handle them, write direct to us.

SHERWOOD HALL CO., LTD Ionia Ave. and Louis St. Grand Rapids, Mich.

in some lines with marvelous success. 
Fifteen years ago the camera business 
was not one-twentieth of the size it is 
to-day. The professional users have 
not caused that enormous increase; it 
is the amateurs, who have been encour
aged by the simplicity and efficacy of 
equipment designed especially for them. 
The growth of the manufacture of 
ready mixed paints, in every shade of 
color and in qualities exactly suited to 
the various uses, has been enormous 
during the past ten years. That again 
was for amateurs. The preparations of 
such paints, varnish and enamels were 
designed at first especially for house
holders—both men and women—who 
saw good sense and good economy in 
doing their own little renovating jobs.

On all this study of possibilities and 
their availability, the retail clerk has 
unrivalled opportunity to exercise his 
perception and his initiative. An ordi
nary man may keep stock in good 
shape—the stock which the proprietor 
alone has selected; he may treat cus
tomers courteously and understandingly 
within the limits of the regular routine 
trade; but there he ends. It takes 
someone out of the ordinary to ask 
himself as a customer leaves: “Who is 
that man? I wonder what his business 
is. What did he want that drill for? 
If I knew what he’s up against, I might 
have sold him a far bigger bill.” The 
clerk who does that—who makes a 
practice of it—soon becomes an expert 
in characterizing his customers. His 
mind broadens wonderfuly; and very 
quickly, instead of an automatic exhibit
or of goods and quoter of prices, he de
velops into the sympathetic under-

I M P E R I A L  B R A N D
Spraying — -  Compounds

Largest Line Superior Quality
Our Paris Green packed by our new American System. 

Reliable dealers wanted.

Address Dept. T., CARPENTER-UDELL CHEM. CO., Grand Rapids, Mich.

Reynolds Flexib le  Asphalt Shingles
HAVE E N D O R S E M E N T  OF LE A D IN G  A R C H IT E C T S

Reynolds Slate Shingles After Five Years Wear Wood Shingles After Five Years Wear

Beware of Imitations. Ask for Sample and Booklet. 
Write us for Agency Proposition. Distributing Agents at

Detroit
Saginaw
Lansing
Jackson

Kalamazoo 
Battle Creek 
Flint 
Toledo

Columbus Youngstown Utica
Cleveland Buffalo Scranton
Cincinnati Rochester Boston
Dayton Syracuse Worcester

And NEW YORK CITY

Milwaukee 
St. Paul 
Lincoln. Neb. 
Chicago

H. M. REYNOLDS ASPHALT SHINGLE CO.
Original Manufacturer, GRAND RAPIDS, MICH.
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G rand  Council of Michigan U. C. T .
G rand  C ounselor—E . A. W elch , K a la 

mazoo.
P a s t  G ran d  C ounselor—Jo h n  Q. A dam s, 

B a ttle  C reek . . _____ „
G ran d  J u n io r  C ounselor—M . S. B row n, 

S ag inaw . _  _ _  _ .  . .
G rand  S e c re ta ry —F red  C. R ich te r , 

T rav e rse  C ity. ___  .
G rand  T re a s u re r—J . C. W itliff, P o r t  

H uron.
G rand  C onducto r—W . S. L aw ton , 

G rand  R ap ids. __
G rand  P age—F . J  M outler, D e tro it.
G rand  S en tine l—Jo h n  A. H ach , J r .,  

C o ldw ater. .  __ , _ ,
G rand  C hap lain—T . J .  H an lon , J a c k -

G rand  E x ecu tiv e  C om nflttee—Jo h n  D. 
M artin , G rand  R ap id s; A ngus G. M c- 
E ach ro n , D e tro it;  J a m e s  E . B u rtle ss , 
M arq u e tte ; L . P . T h om pk lns, J ac k so n

N e x t G rand  Council M eeting—S aginaw , 
J u n e  12 a n d  13.

Michigan K nights of the Grip.
P re s id e n t—F ra n k  L . D ay , Jack so n .
S e c re ta ry  a n d  T re a s u re r—W m . J .  D ev- 

e reau x , P o r t  H u ro n  _  . _
D irec to rs—H . P . G oppelt, S ag in aw ; J .  

Q. A dam s, B a ttle  C reek ; Jo h n  D. M ar
tin , G rand  R apids.

N e x t M eeting—G rand  R ap ids, D ecem 
b er 26 a n d  27.

M ich ig an  D iv is io n , T . P. A. 
P re s id e n t—F red  H . Locke.
F ir s t  V ic e -P re s id en t—C. M. E m erson . 
S'econd V ice -P re s id en t—H . C. C ornelius. 
S e c re ta ry  an d  T re a s u re r—Clyde E .

B B oard  of D irec to rs—C has. E . Y ork, E . 
C L eav en w o rth , W . E . C row ell, L. P . 
H ad d en , A. B. A llport, D. G. M cL aren , 
J . W . P u tn a m .

Gabby Gleanings From Grand Rapids.
Grand Rapids, Dec. 22—The pro

prietor of the Steele House, at St. 
Johns, devotes in the last issue of 
the Tradesman a whole column of 
vituperation against the traveling 
man under the caption, “The O ther 
Side of the Towel Question. As the 
article which he purports to answer 
is unsigned, we cannot say whether 
the information which he alleges is 
derogatory to his hotel was imparted 
by a brother traveling man or not, 
but we take the liberty and claim the 
right to register our protest against 
being called hogs and thieves. In 
the first place, there are no two sides 
to the roller towel question. It is 
simply a dirty, filthy unsanitary piece 
of cloth and is none the less so, 
whether it is used for private pur
poses or for the public use. The 
writer does not happen to have the 
misfortune to stop at the Steele 
House, as we do not make the town 
and, therefore, cannot speak from ex
perience, but if weha d no other 
source of information, the article 
answers itself. If Mr. M arriott has 
any hogs and thieves storming with 
him, we venture the prediction that 
they are some cheap skates, second 
rate peddlers or town loafers to whom 
he serves meals at 25 cents a throw 
and two in a bed for half a dollar. 
And he calls them salesmen! The 
w riter has been hitting the trail for 
some time now and has never seen 
or heard evidence sufficient to classi
fy a first-class traveling salesman, nor 
anyone entitled to the name among 
hogs and thieves. We never heard the 
charge made before. In the mean
time, we shall continue, Mr. M arriott, 
to wage relentless war against the 
condemned roller towel. We are pro- 
tected by a law requiring individual 
textile towels twenty-four hours in 
the dav and you are protected by the 
law against thieves.

We hope our readers will not get 
tired of our continually harping upon

the excellence of our dancing parties 
but, really, when one attends a party 
such as was given by the U. C. T. 
at Herald hall last Saturday night 
and then has an opportunity to write 
it up—well he would h-ave to be some
thing more than human if he keeps 
still about it. We have had many 
good and excellent parties celebrated 
for their brilliancy and exclusiveness* 
but the ball pulled off last Saturday 
night we believe was the best of 
them all. Tuller and his band of 
braves were there at their best and 
we cannot see how their music could 
have been improved upon and George 
Clark, the refreshm ent artist was 
highly complimented on every hand. 
The best part of it all was, there 
was a large crowd out to enjoy it, 
over one hundred couples being pres
ent.

The next regular dance will be 
held at Herald hall, Jan. 17, after 
which we are going to have an in
formal dress party at St. Cecilia hall, 
Jan. 31. This is an extra and the 
price of' admission will be $1 per 
couple and 50 cents for each extra 
lady. I t  will be both informal and 
full dress, meaning that either will 
be proper. As several of our patrons 
have full dress garments, we will an
nounce, for their benefit, that this will 
be a good place to spring them, for 
doubtless half those present will be 
in full uniform. You cannot afford 
to miss this party, Jan. 31, as a big 
effort will be made to make this one 
the King Bee of them all.

We greatly appreciated your “Clip
pings from the Spiral Center Bugle.’’ 
Mr. Goldstein, and hope you will 
come again. We are calling for an 
encore.

No, fellow scribes, brothers and 
sisters, we were not “scooped” last 
week. W e wrote up, in as scholarly 
and complete a form as our mean 
ability would permit, a full report of 
the election of Bro. Witliff, of De
troit, to the position of Grand T reas
urer and sent it to the Michigan 
Tradesman, but for some reason this 
article, along with two other instruc
tive, entertaining and highly charac
teristic literary gems, of our produc
tion, was published elsewhere in the 
paper without any fathering. Now 
we do not think this was done with 
malice aforethought, for Brutus is an 
honorable man, but it did grind us 
some to see our article omitted and 
a “scoop” registered against us for 
not reporting a current item of news 
in which all U. C. T. men were so 
vitally interested.

Learn one thing each week about 
Detroit: D etroit has a population of 
405,763, some of whom were born in 
the United States.

W e are glad to report that Bro. 
E. F. Scott, who was injured in an 
auto accident near Empire recently, 
is rapidly improving.

John D. Martin is very enthusiastic 
over his visit to Cadillac Council, No. 
143. He reports they are brim full of 
enthusiasm and with those initiated 
at their last meeting, they now have 
410 members. A. G. McEachron, 
Chaplain of the Council, gave the 
Ray of Hope lecture, using the Ray 
of Hope lantern to illustrate and 
handled the slides himself. Mr. Mar
tin says it was a masterful produc
tion and the execution and delivery 
were perfect. James M. Goldstein 
was there with the gloves on and

showed that he has lost none of his 
old time ginger, albeit the contest 
resulted in the loss of a perfectly 
good tooth and the fracture of two 
ribs, which will give him pain for 
some weeks and compel him to wear 
a bandage as tight as a baby’s.

W hich leads us to enquire what has 
become of the two teams appointed 
to solicit membership to Grand Rap
ids Council, No. 131? Are you busy? 
Cadillac will catch you if you don t 
look out.

If the U. C. T. members of 131 will 
make it a point to jo t down, in a 
note book, during the week items of 
interest and report same to the w rit
er, it would be appreciated, not only 
by the writer, but by the entire Coun
cil and their friends. W e want to 
thank those who are contributing, but 
want to enlist more to thank.

G. K. Coffey has completed his 
eighteenth year with the Crown Bak
ing Powder Co., of East St. Louis. 
He will spend this week and next in 
recuperating from the arduous labors 
of the past year and, in the meantime, 
he hopes to receive from his house 
instructions to continue to the end of 
another year. You have our best 
wishes in your laudable undertakings, 
Mr. Coffey.

John Christensen was seen on the 
streets of our village last week with 
a hirsute appendage attached to his 
unoer lip. Congratulations, John.

Frank Mooney, the esteemed ex- 
U. C. T. scribe of the Michigan 
Tradesman, is over from the Badger 
State, spending the holidays with his 
people. H e reports business good 
over there across the pond.

W as that a .dozen raw those Cad
illac chaps put through at their last 
meeting? O r was it a raw dozen?

Joe Major, who sells La Valla Rosa 
cigars, was so eager to get to a cus
tom er that he got “pinched” for ex
ceeding the speed limit. You better 
not get too ambitious, Joe. You 
know what happened to Caesar.

Any U. C. T. member or other 
traveling salesman is urged to re
port all flagrant violations of the 
Henry hotel law to H otel Inspector 
Jim Hammell, of Lansing. Or, if a 
local member or salesman wishes to 
take the m atter up, he can do so by 
reporting to our legislative commit
tee, which will institute proper pro
ceedings at once. This committee 
consists of R. M. Richards, chairman.
I. E. McGee and F. H. Spurrier. 

Several said to us “one-half of the
subscribers couldn’t find Gabby Glean
ings last week.” O ur reply is that 
the Tradesm an is a live one and 
worth reading from cover to cover, 
so keep hunting and you will find us, 
even if we are hidden way back there 
behind Business Chances. By the 
way, tha t’s a pretty  good thing to sret 
behind. Then, too, we were the 
conclusion and that is never very 
slow. If you look through your files 
you will find we are generally located 
in the center with the commercial 
travelers and you must not be im
patient if they move us once in 
awhile.

Abe Peters is behind the counter 
at H. Schneider’s cigar store, 132 
Monroe aven.ue.

The Jolly Twelve Five Hundred 
Club last Thursday, at the home of 
Mrs. A. F. Rockwell, 1422 W ealthy 
street, S. E. Mrs. Peter Anderson 
won first prize (some prize w inner); 
Mrs. H arry  M cIntyre, second; Mrs.
J. A. Burr, consolation. The next 
meeting will be held Jan. 8 at the 
home of Mrs. R. J. Ellwanger, 602 
Franklin street. This club is com
posed exclusively of the U. C. T. la
dies.

Unless Mrs. Anderson changes her 
tactics, she may be classed as a pro
fessional and disqualified from enter
ing am ateur contests.

Richard D. W arner, Sr., is confined 
to his home on account of sickness.

H arry Hydorn visited in Kalama
zoo last week and did not get home 
in time for the party. You missed 
some party, Harry.

Bill Bosnian says, tell Frank W al

ters if he doesn’t leave tha t nickel 
at Perm* English’s news stand, union 
depot, as he agreed to do, legal pro
ceedings will be immediately insti
tuted. (Rum money, we presume).

Keep your eye on the new M ertens 
Hotel, which will open up ninety-four 
rooms, besides the dining room, office 
and other necessary adjuncts, about 
Jan. 1. W. E. Lovelace, with W . H. 
Saulisbury Co., Chicago, landed the 
order for the rubber m atting used 
throughout the hotel, for which we 
wish to congratulate him, as several 
were after the order hot foot.

H enry Saunders’ m other died last 
Saturday. Mr. Saunders travels for 
the W orden Grocer Co.

The Executive Committee is look- 
in0* for a suitable U. C. T. hall and 
will be ready to report soon.

Breathes there a man with soul so 
dead who never to himself hath said: 
“I can run a hotel to beat the band? 
(N ot poetry).

Again we thought we had that page, 
but this time, instead of using the 
small type, they ditched a few gal
leys. Can you beat it?

Don’t forget the smoker Saturday 
evening, Dec. 27 Vaudeville, music, 
smokes, eats, M utt and Jeff, good 
time. All traveling men, regardless 
of lodge or religious affiliations, are 
invited.

Oh say! We nearly forgot. Did 
you know you have but seven days 
more in which to pay your lodge 
dues?

The People’s Grocery Co., Rock
ford, has sold out to Tom Welch, 
who has a store at Highland Park, 
Grand Haven, -‘under the name of 
Peters & Welch.

Ed. Prichard, Rockford, has sold 
his business to Chapman & Chapman.

The Central House, Cedar Springs, 
and the Betts, at Rockford, are still 
using roller towels.

As we understand it, although, the 
law gives them the right to use 
the unsanitary, filthy roller, they 
must have individual textiles also. 
W on’t the germs hop from one to the 
other?

If there is another side to the 
roller towel, we would like to find it. 
Possibly it is clean.

But no one will deny, Bro. Gold
stein, that J. Albert LO O K S inno
cent. , .

In other words, we take it that 
blank verse is the only form of poetry 
accepted bv the Tradesman.

We can say and spell Newsy Nug
gets correctly, but Kaleidoscopic Kin
etics never.

The winter is colder than the sum
mer—some winters.

The H otel Elston, Charlevoix, clos
ed last week for the next winter.

Only twenty-four days more before 
the next regular U. C. T. dance, H er
ald hall. Jan. 17.

And thirty-eight before the extra 
at St. Cecilia hall, Jan. 31.

I t ’s better to have tried and lost 
than never to have written a whole 
page at all.

Nowadays you may lead a horse 
to water, but you can’t make him 
drink unless you have an individual 
pail.

Happy, good looking, intelligent 
and prosperous—w hat better epithets 
could we ask for? Thank you, Bro. 
Pfander.

If a man is buried in thought, does 
he look grave? .

W e wish you a Merry Christmas 
this year and a Happy New Year 
next.

Grand Rapids knows how.
Safety first.
Phone 34384. Allen F. Rockwell.

If you can’t push, pull. If you can’t 
pull—please get out of the way.

HOTEL CODY
EU R O PE A N

G R A ND  RAPIDS, MICH. 
Best Beds That Money Can Buy
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W EIGHTS AND MEASURES.

New Law Enacted by the Last Leg
islature.

Section  1. T he  w e ig h ts  an d  m easu res  
received  from  th e  U n ited  S ta te s  under 
a  reso lu tion  of cong ress  app roved  J u n e  
fo u rteen , e ig h teen  hu n d red  th ir ty -s ix , 
an d  such new  w e ig h ts  a n d  m easu re s  a s  
shall be received  from  th e  U n ited  S ta te s  
a s  s ta n d a rd  w e ig h ts  an d  m easu re s  in a d 
d itio n  th e re to  o r  in  renew al th e reo f, an d  
such a s  shall be supp lied  by th e  S ta te  
in con fo rm ity  th e re w ith  an d  certified  by 
tiie  n a tio n a l b u reau  of s tan d a rd s , shall 
be the  S ta te  s tan d a rd s , by  w hich  all 
co u n ty  an d  m unicipal s ta n d a rd s  of 
w e ig h ts  an d  m easu re s  shall be tried , 
proved  a n d  sealed.

Section  2. T h e  S ta te  D a iry  a n d  Food 
C om m issioner by v irtu e  of h is  office shall 
tie S ta te  su p e r in te n d en t of w e ig h ts  and  
m easu re s  d u rin g  his te rm  of office. H is 
d ep u ty  sh a ll be d ep u ty  s u p e r in te n d en t of 
w e ig h ts  an d  m easu re s  a n d  all in sp ec to rs  
ap p o in ted  by th e  D a iry  a n d  Food C om 
m issioner sh a ll be S ta te  in sp ec to rs  and  
sea le rs  of w e ig h ts  an d  m easu res.

S ection  3. T he  su p e r in te n d e n t of 
w e ig h ts  a n d  m easu re s  shall ta k e  charge  
of th e  s ta n d a rd s  ad o p ted  by th is  a r tic le  
a s  th e  s ta n d a rd s  of th e  S ta te , a n d  cause  
th e m  to  be k e p t in  a  sa fe  a n d  su itab le  
place in  th e  office of th e  su p erin ten d en t 
from  w hich  th e y  sh a ll n o t be rem oved 
excep t fo r re p a irs  o r fo r ce r titic a tio n  an d  
he shall tak e  a ll o th e r  n ece ssa ry  p re 
cau tio n s  fo r th e ir  sa fe  keeping . H e  sh a ll 
m a in ta in  th e  S ta te  s ta n d a rd s  in  good 
o rd e r a p d  sh a ll su b m it th e m  a t  le a s t 
(fnce in ten  y e a rs  to  th e  n a tio n a l b u reau  
of s ta n d a rd s  fo r certifica tion . H e  sh a ll 
a t  le a s t once in  five y e a rs  try  a n d  prove 
by th e  S ta te  s ta n d a rd s  a ll w e igh ts , m e a s 
u res  an d  o th e r  a p p a ra tu s  w hich  m ay  b e 
long to  a n y  co u n ty  o r c ity , a n d  sh a ll 
sea l such  w hen  found  to  be  a cc u ra te  
s tam p in g  on tn e m  th e  le t te r  “C” a n d  tht, 
la s t tw o figures of th e  y e a r  w ith  sea ls  
w hich he sh a ll have  a n d  keep  fo r th a t  
purpose. H e  shall h av e  an d  keep  a g e n 
era l su p erv isio n  of th e  w e igh ts , m e a s 
u res  an d  w e ig h in g  an d  m easu rin g  d e 
vices offered fo r sale, sold, o r in  use  in 
the  S ta te . H e  shall, upon th e  w ritte n  
re q u e st of an y  c itizen , firm , co rpo ra tion  
o r ed u ca tio n a l in s titu tio n  in  th e  S ta te  
te s t  o r c a lib ra te  w e ig h ts , m easu res , 
w eigh ing  o r m easu rin g  devices, a n d  in 
s tru m e n ts  o r a p p a ra tu s  used  a s  s ta n d 
a rd s  in  th e  S ta te . H e, o r h is  d epu ty , d r 
in spec to rs, by h is d irec tio n  sh a ll a t  le a s t 
once a n n u a lly  te s t  a ll scales, w eigh ts, an d  
m easu res  u sed  in check ing  th e  receip ts  

. an d  d isb u rsem en ts  of supp lies  in every  in 
s titu tio n  fo r th e  m a in te n an c e  of w hich  
m oneys a re  ap p ro p ria te d  by th e  L egis- 
a tu re , an d  he sh a ll re p o rt in  w ritin g  his 
finding to  th e  su p erv iso ry  boa rd  a n d  to 
th e  ex ecu tiv e  officer of th e  in s titu tio n  
concerned, an d  a t  th e  re q u e s t of such  
board  o r ex ecu tiv e  officer th e  su p e r in 
te n d e n t of w e ig h ts  an d  m easu re s  shall 
ap p o in t in  w ritin g  one o r m ore em ployes 
th e n  in  th e  a c tu a l  serv ice  of each  In 
s titu tio n , w ho shall «ict  a s  spec ia l d ep u 
tie s  w ith o u t e x tra  l^ p p e n s a t io n  fo r the  
purpose  of check ing  uTe re ce ip ts  and  d is 
b u rse m en ts  of supp lies. H e sh a ll keep  a. 
com plete  record  of s tan d a rd s , ba lances  
an d  o th e r  a p p a ra tu s  belong ing  to  ■ the  
S ta te  an d  tak e  a  re ce ip t fo r  sam e  from  
his su ccesso r in  office. H e  sh a ll an n u a lly  
on tiie  firs t day  of Ju ly  m ake  to  the  
G overnor a  re p o rt of th e  w ork  done by 

is office. T he S ta te  s u p e r in te n d en t o r 
his d epu ty , o r in spec to rs , a t  h is  d ire c 
tion, shall in sp ec t all s ta n d a rd s  an d  a p 
p a ra tu s  used  by tiie  coun tie s  an d  c itie s  
a t  le a s t once in  five y e a rs  a n d  sh a ll 
keep  a  record  of th e  sam e. H e, o r his 
d epu ty , o r in sp ec to rs , a t  h is  d irec tio n  
sh a ll a t  le a s t once in  five y e a rs  v is it 
th e  v a rio u s  c itie s  a n d  coun tie s  of th e  
S ta te  in o rd e r to  in sp ec t th e  w ork  of 
th e  local sea le rs , an d  in  th e  p e rfo rm an ce  
of such  d u tie s , he m ay  in sp ec t th e  
w eigh ts, m easu res , b a lances , o r any  
o th e r  w e igh ing  app liance  of a n y  c itizen , 
firm , o r co rpo ra tion , a n d  sh a ll have  th e  
sam e  pow er a s  th e  local sea le r  of w eigh ts  
an d  m easu res . T he  su p e r in te n d en t shall 
issue  from  tim e to  tim e, re g u la tio n s  for 
th e  g u idance  of c ity  a n d  coun ty  sea»ei», 
and  th e  sa id  reg u la tio n s  sh a ll govern  th e  

e  p roced u re  to  be followed by  th e  a fo re 
said  officers in  th e  d isch a rg e  of th e ir  
du ties .

Section  4. T h e  b oard  of su p erv iso rs  of 
each  co u n ty  a n d  th e  com m issioner or 
com m on council of each  c ity  w ho m ay  
in th e ir  d iscre tio n  ap p o in t a  s ea le r  u nder 
th is  a c t, sh a ll p ro cu re  a t  th e  expense  
of th e  co u n ty  o r c ity , an d  shall keep  
a t  a ll tim es , a  com ple te  se t of w e ig h ts  
a n d  m e asu re s  and  o th e r  a p p a ra tu s  of 
such  m a te ria l an d  co n stru c tio n  as  sa id  
s u p e r in te n d en t of w e ig h ts  an d  m easu res  
m ay  d irec t. All su ch  w e ig h ts , m easu res, 
and  o th e r  a p p a ra tu s  h av in g  been tried  
an d  a cc u ra te ly  p roven  by  him , shall be 
sealed  an d  certified  to  by  th e  S ta te  su p e r
in te n d e n t as  h e re in b e fo re  p rov ided ; and  
shall be th e n  deposited  w ith  and  p re 
served  by th e  co u n ty  o r c ity  sea le r ns 
public  s ta n d a rd s  fo r such  coun ty  o r c ity .

Section  5. T he  board  of su p erv iso rs  of 
each  co u n ty  m ay  in i ts  d isc re tio n  ap p o in t 
a  coun ty  sea le r of w e ig h ts  an d  m easu res  
in  each  coun ty  fo r a  te rm  of tw o years. 
H e  sh a ll b e  pa id  a  sa la ry  to  be d e 
te rm in ed  by sa id  board , an d  no fee  shall 
be ch arg ed  by  h im  o r by  th e  coun ty  fo r 
th e  inspection , te s t in g , o r sea lin g  of 
w eigh ts, m easu re s  o r w e ig h in g  o r m e a s 
u rin g  dev ices; w h e re  n o t o th e rw ise  p ro 
vided by law , th e  co u n ty  sea le r  shall

h av e  th e  pow er w ith in  h is  coun ty , and  
th e  S ta te  su p e r in te n d en t, h is  d ep u tie s  
an d  in sp ec to rs , w ith in  th e  S ta te , to  in 
spec t, te s t ,  t ry  an d  a sc e r ta in  if th e y  
a re  all co rrec t, a ll w eigh ts, scales, beam s, 
m easu res  of every  k ind , in s tru m e n ts  o r 
m echan ica l dev ices fo r m easu rin g  an d  
tools, ap p lian ce s  a n d  accesso rie s  y.oi»- 
n ec ted  w ith  a n y  a n d  all such  in s tru 
m en ts  o r m easu re s  kep t, offered, o r e x 
posed fo r sale, sold o r used  o r em ployed 
w ith in  th e  coun ty  by a n y  p ro p rie to r, 
a g en t, lessee, o r em ploye in  p rov ing  the  
size, q u a n tity , e x ten t, a rea , o r m e asu re 
m e n t of q u a n titie s , th in g s , produce, a r t i 
cles fo r d is tr ib u tio n  o r  co nsum ption  o f
fe red  o r su b m itted  by such  person  or 
pe rso n s  fo r sale, h ire  o r a w a rd ; and  th ey  
shall h av e  th e  pow er to  an d  shall from  
tim e to  tim e w eigh o r m easu re  packages  
o r a m o u n ts  of .com m odities of w h a tso 
ev er k in d  k e p t fo r  th e  pu rpose  of sale, 
offered fo r sale, o r sold o r in th e  process 
of delivery , in o rd e r to  de te rm in e  w h e th 
e r th e  sam e  co n ta in s  th e  am o u n t re p 
resen ted , a n d  w h e th e r  th e y  be offered 
fo r sa le  o r sold in a  m a n n e r  in  a cco rd 
an ce  w ith  law . T he  co u n ty  sea le r  shall 
a t  le a s t once each  y ear, an d  a s  m uch 
o fte n e r  a s  he m ay  deem  necessa ry , see 
th a t  th e  w eigh ts, m easu res , an d  a ll a p 
p a ra tu s  used  in th e  co u n ty  a re  co rrec t. 
T ne  co u n ty  and  S ta te  in sp ec to rs  m ay  fo r 
th e  pu rpose  above m en tioned  an d  in  th e  
g en era l p e rfo rm an ce  o f th e ir  official 
d u tie s  e n te r  o r go in upon, an d  w ith o u t 
fo rm al w a rra n t,  a n y  s tan d , place, bu ild 
ing, o r p rem ises, o r s to p  a n y  ven d er, p ed 
dler, ju n k  dealer, coal w agon, ice w agon, 
de livery  w agon, o r a h y  d ea le r w h a tso 
ev er an d  req u ire  him , if necessary , to  
proceed  to  som e p lace w hich  th e  sea le r 
m ay specify , fo r th e  »purpose of m ak in g  
th e  p ro p er te s ts . W h en ev e r th e  coun ty  
sea le r o r  S ta te  in sp ec to rs  find a  vio la tion  
of th e  s ta tu te  re la tin g  to  w e ig h ts  and  
m easu res , th e y  shall cau se  th e  v io la to r 
to be p rosecu ted . W h en ev e r an y  sea le r 
o r in sp ec to r com pares w e ig h ts , m easu res  
o r w e ig h in g  an d  m easu rin g  in s tru m e n ts  
an d  finds th a t  th e y  correspond , o r causes 
th em  to  co rrespond , w ith  th e  s tan d a rd s  
in  h is  possession , he  sh a ll seal o r m ark  
such  w e ig h ts , m easu res , o r w e igh ing  or 
m easu rin g  in s tru m e n ts  w ith  a p p ro p ria te  
dev ices to  be app roved  by  th e  S ta te  
su p e r in te n d en t o f w e ig h ts  and  m easu res . 
T ne coun ty  sea le r sh a ll k eep  a  com plete  
reco rd  of a ll of h is  official a c ts  and  shall 
m ake  a n  a n n u a l re p o rt to  th e  board  of 
su p erv iso rs  and  an  an n u a l re p o rt duly 
sw orn  to  on th e  firs t d ay  of Ju ly  to  th e  
S ta te  su p e r in te n d en t of w e igh ts  and  
m easu re s  on b lan k s  to  be fu rn ish ed  by 
th e  su p e r in te n d en t. T he  coun ty  sea le r 
of w e ig h ts  an d  m easu re s  shall fo r th w ith  
on h is  a p p o in tm en t g ive a  bond In th e  
penal sum  of one th o u san d  dollars, w ith  
su re tie s  to  be approved  by th e  ap p o in t
ing  pow er fo r th e  fa ith fu l p e rfo rm an ce  
of th e  d u tie s  of h is  office: Prov ided , 
how ever. T h a t n o th in g  in  th e  above shall 
be co n stru ed  to  p re v e n t tw o  or m ore 
coun tie s  from  com bin ing  th e  w hole o r

'v  p a r t  of th e ir  d is tr ic ts  a s  m ay be 
ag reed  upon by  th e  boa rd  of su p erv iso rs  
w ith  one se t of s ta n d a rd s  and  one sealer, 
upon th e  w rit te n  consen t of th e  S ta te  
su p er in te n d en t of w e ig h ts  and  m easu res . 
A coun ty  sea le r ap p o in ted  in p u rsu an ce  
of such  a n  ag re em en t fo r such  com b in a 
tion , shall, su b jec t to  th e  te rm s  of his 
ap p o in tm en t, have  th e  sam e  a u th o rity , 
ju risd ic tio n , a n d  d u tie s  a s  if he  had  been 
app o in ted  by  each  of th e  a u th o ritie s  w ho 
a re  p a r ty  to  th e  ag reem en t.

Section  fi. A ny in co rp o ra ted  c ity  in 
th is  S ta te  m ay  in its  d iscretion  appo in t 
a c ity  sea le r of w e ig h ts  an d  m easu res  
u n d e r th is  a c t. H e  sh a ll be appo in ted  
by  th e  m ayor, by  and  w ith  th e  adv ice  
an d  co n sen t of th e  com m on council. H e 
shall pe rfo rm  in sa id  c ity  th e  d u tie s  and  
hav e  like  pow ers a s  th e  coun ty  sea le r 
in  th e  coun ty . In  th o se  c itie s  in w hich  
no sea le r  is ap p o in ted  as  above, th e  coun 
ty  sea le r of th e  coun ty , if th e re  be one, 
shall p e rfo rm  in said  c itie s  th e  d u tie s  
an d  h av e  like pow ers a s  in tiie coun ty : 
P rov ided , how ever, T h a t n o th in g  in the  
above sh a ll be co n stru ed  to  p re v e n t a n y  
co u n ty  and  a  c ity  s itu a ted  the reon , from  
com bin ing  th e  w hole o r a n y  p a r t  of th e ir  
d is tr ic t  a s  m ay  be ag reed  upon w ith  one 
sea le r, su b jec t to  th e  w ritte n  app roval 
of th e  S ta te  su p e r in te n d en t of w e ig h ts  
a n d  m easu res . A sea le r ap po in ted  in 
p u rsu a n ce  of an  ag re em en t fo r such  com 
b in a tio n  shall, su b jec t to  th e  te rm s  of 
h is  ap p o in tm en t, h av e  th e  sam e  a u th o r 
ity , ju risd ic tio n  ,an d  d u tie s  a s  if had  
been ap p o in ted  by  each  o f th e  a u th o r i
tie s  w ho a re  p a r tie s  to  th e  ag reem en t.

S ection  7. A ny person  w ho by h im 
self o r  by  h is  s e rv a n t o r a g e n t or a s  
tb e  s e rv a n t o r th e  a g e n t of a n o th e r  shall 
offer o r  expose fo r  sale, sell, o r use 
o r re ta in  in  h is  possesion, a  fa lse  w e igh t 
o r m e asu re  o r w e igh ing  o r m e asu rin g  d e 
vice o r an y  w e ig h t o r m easu re  o r w e ig h 
in g  o r  m e a su rin g  device w hich  h a s  not 
b een  sea led  by  th e  sea le r  of w e ig h ts  
an d  m easu re s  w ith in  five y ears , in 
th e  buy in g  o r  se lling  of a n y  com m od
ity  o r th in g  o r  fo r h ire  o r  re w a rd ; o r 
w ho  sh a ll d ispose of a n y  condem ned 
w eigh t, m e asu re  o r  w e igh ing  o r m e a s 
u rin g  dev ice  c o n tra ry  to  law  o r  rem ove 
a n y  ta g s  p laced  th e reo n  by  th e  sea le r 
of w e ig h ts  an d  m e asu re s ; o r a n y  person  
w ho by  h im se lf o r  by  h is  s e rv a n t o r 
a g en t, o r a s  th e  s e rv a n t o r a g e n t of 
an o th e r, shall know ing ly  sell o r o ffer or 
expose fo r sa le  less  th a n  th e  q u a n tity  
he  re p re sen ts , o r sell o r o ffer o r expose 
fo r sa le  a n y  su ch  com m odity  in  a  m a n 
n e r  c o n tra ry  to  law ; o r  a n y  pe rso n  w ho 
by  h im self, o r by  h is  s e rv a n t o r  ag en t, 
o r a s  th e  s e rv a n t o r  a g e n t o f a n o th e r,

shall sell o r o ffer fo r  sa le  o r hav e  in 
h is  possession  fo r th e  purpose of selling  
a n y  device  o r in s tru m e n t to  be used  to, 
o r ca lcu la ted , to  fa ls ify  an y  w e igh t o r 
m easu re , sh a ll be g u ilty  of a  m is
d em eanor, a n d  sh a ll be p un ished  by  a  
tine of not less th a n  tw en ty  do lla rs  nor 
m ore th a n  one h undred  do lla rs  o r by im 
p riso n m en t fo r no t m ore th a n  th re e  
m on ths  o r by bo th  such  fine an d  im 
p riso n m en t upon firs t conv ic tion ; b u t u p 
on a  second or su b seq u en t conv iction  he
shall be  pun ished  t>y a fine <of no t less
th an fifty do lla rs no r m ore th a n five
hundí1ed doillars o r by irnprisionm en t in
th e  em inty ja il  for not more( th a n one
y e a r  iuf by bo th  sut■h fine anc1 im pri son-
m ent.

Section  8. T he su p e r in te n d en t of 
w eigh ts  and  m easu res , h is  d epu ty , in 
spec to rs , and  th e  co u n ty  and  c ity  sea le rs  
of w eigh ts  a n d  m easu re s  a re  hereby  
m ade spec ia l policem en, and  a re  a u th o r 
ized to  seize, fo r  use  a s  ev idence and 
w ith o u t fo rm al w a rra n t an y  fa lse  or u n 
sealed  w eigh t, m easu re  o r  w e igh ing  o r 
m easu rin g  device  o r p ack ag e  o r am o u n ts  
of com m odities, found to  be used , r e ta in 
ed o r offered  o r exposed fo r sa le  o r sold 
in v io la tion  of law .

Section  9. A ny person  w ho shall h in 
d e r o r o b s tru c t in  any  w ay, th e  s u p e r in 
te n d e n t of w e ig h ts  an d  m easures, h is  
t dpu ty , o r in spec to rs, o r a n y  coun ty  o r 
c ity  sea le r, in th e  p e rfo rm an ce  of his 
official d u tie s  sh a ll be g u ilty  of a  m is 
dem eanor, and  sh a ll be pun ished  upon 
conv iction  thereo f, in an y  co u rt of com 
p e te n t ju risd ic tio n , by a  fine of no t less 
th a n  tw o  no r m ore th a n  tw o hundred  
do llars , o r by im p riso n m en t in  th e  co u n 
ty  ja il fo r n o t m ore th a n  n in e ty  days 
o r by both  such  fine a n d  im prisonm en t.

Section  10. A ny person  w ho shall im 
p erso n ate  in a h y  w ay  th e  su p er in te n d en t 
of w e ig h ts  a n d  m easu res , h is  depu ties, 
inspec to rs, o r an y  coun ty  or c ity  sealer, 
by  use of h is  seal o r o th e rw ise , shall 
be g u ilty  of a  m isdem eanor an d  sh a ll be 
pun ished  by a  fine of not less th a n  one 
h undred  do lla rs  n o r m ore th a n  five h u n 
d red  dollars, o r by  im p riso n m en t in th e  
coun ty  ja il  fo r n o t m ore th a n  n ine ty  
d ay s  o r by bo th  such  fine and  im p riso n 
m ent.

Section  11. S ections fo u r th o u san d  
e ig h t h u n d red  e ig h ty -tw o , fo u r th o u san d  
e ig h t h u n d red  e ig h ty -th ree , fo u r th o u 
san d  e ig h t h u n d red  e ig h ty -fo u r, fou r 
th o u san d  e ig h t hu n d red  e igh ty-five, four 
th o u san d  e ig h t h undred  e ig h ty -s ix , fou r 
th o u san d  e ig h t h u n d red  e ig h ty -sev en , 
fo u r th o u san d  e ig h t h u n d red  e ig h ty - 
e igh t, fo u r th o u san d  e ig h t hu n d red  
e ig h ty -n in e , fo u r th o u san d  e ig h t h u n 
d red  n ine ty , fo u r  th o u san d  .eight hundred  
ninety-one', fo u r th o u san d  e ig h t hu n d red  
n in e ty -tw o , fo u r th o u san d  e igh t h undred  
n in e ty -th re e , fo u r th o u san d  e ig h t h u n 
d red  n in e ty -fo u r, fou r th o u san d  e igh t 
h u n d red  n ine ty -five , fou r th o u san d  e igh t 
hu n d red  n in e ty -s ix  an d  fou r thousand  
e ig h t h u n d red  n in e ty -se v en  of th e  com 
piled  law s of e ig h teen  h undred  n in e ty - 
seven, re la tiv e  to  w eigh ts  an d  m easu re s  
a re  h ereby  repealed .

Boomlets From Bay City.
Bay City. Dec. 22—About a thou

sand people who are residents of 
'Snover village and vicinity, came to 
Bay City to-day as a result of the 
complimentary excursion given by the 
Bay City Board of Commerce over 
the Detroit, Bay City & W estern 
Railway, recently completed to Snov
er. I t will be a haony day for Bay 
City when this road is completed to 
Port Huron, as it will be of great 
practical benefit to our city.

The entertainm ent »'^mmittee has 
completed arrangem ents for a party 
to be given by Bay Council, No. 51, 
at the Armory, Friday evening, Dec. 
20.

I cheerfully respond to ~>ur greet
ing, Mr. Scribe of the Auto City. It 
would afford us a great deal of pleas
ure to meet you face to face, because 
we believe the species is exceedingly 
rare. I have resided on this revolving 
globe several years, but have never 
met a man bearing your name. I 
recall at this time, however, that there 
was a gentleman on a farm adjacent 
to my father’s whose name was sim
ilar to yours. So near and yet so far. 
His name lacked the affix “en.”

I wish all Tradesm an readers the 
compliments of the season.

Pub. Com.

Marine City—The Marine City Salt 
Co. has engaged in business with an 
authorized capital stock of $100,000, of 
which $90,000 has been subscribed, $28,- 
500 being paid in in cash and $61,500 
in property.

Some women keep ahead of the styles, 
some keep abreast. Others are just 
plain happy.

Changed From Grand Rapids to Port 
Huron.

Port Huron, Dec. 22—The twenty- 
fifth annual convention of the Michi
gan Knights of the Grip will be held 
in Port Huron on Friday and Satur
day, December 26 and 27.

The headquarters will be at the 
H arrington Hotel.

As a m atter of vital importance to 
the organization will come up for dis
cussion and action, it is im portant 
that every member who can possibly 
arrange to be present will do so.

The Board of Directors will meet 
at 2 o’clock p. m., Friday December 
26 and the first business session will 
be held in the evening and the second 
session will be held at 8 o’clock a. 
m„ Saturday, December 27.

This will be a business convention, 
as the affairs of the organization de
mand the serious consideration of all 
our members. All festivities have 
been eliminated.

A proposition will be made to elim
inate the death benefit feature from 
the organization.

The above proposed amendment is 
so vitally im portant to you that you 
cannot afford to miss this convention. 
Again we urgently request you to be 
present. W. J. Devereaux, Sec y.

Death of J. L. McCauley. 
Detroit, Dec. 23—J. L. McCauley, 

who died Saturday at the Masonic 
home at Alma, and whose body was 
brought to Detroit yesterday, was the 
step-father of Inez McCauley, the ac
tress, who two weeks ago started di
vorce^ proceedings against her actor 
husbtmd, Hal Davis. Both the actor 
folk are well known in Detroit. The 
funeral of Mr. McCauley was held this 
afternoon at 2 o’clock from the Ma
sonic temple.

Born in New York, Mr. McCauley 
had been traveling out of D etroit and 
Bay City for the last twenty-five 
years, havin'1, been employed by the 
Phoenix Chair Co., as salesman. He 
was Secretary ' of the Michigan 
Knights of the Grip in the early days 
of the organization. He was a mem
ber of Union lodge. No. 3, F. & A. 
M., and of King Cyrus chapter, R. 
A. M.. He went to Alma last May 
and had since resided there.

A widow and Miss McCauley sur
vive. Twelve years ago Mr. Cauley 
married Miss Mary Dell W arner, of 
Bay City. The step-daughter wilt be 
unable to attend the funeral.
Goldsteins Are Having Tough Times.

Benton H arbor, Dec. 20—Michigan 
hotels are refusing accommodation 
to local people by the name of Gold
stein because they confuse the name 
with that of Jacob Goldstein, the 
Benton H arbor boy, who is suffering 
from leprosy.

Meyer Goldstein, of this city, who 
is a hide buyer, says he has been re
fused admission to many hotels when 
he gave his name and place of resi
dence.

This Goidstein is no relative of the 
afflicted Goldstein. O ther Goldsteins 
in the city report similar experiences. 
Positive assurance that they are not 
the Goldstein of leper fame make no 
difference with the hotels. They re
fuse to take the rem otest chance.

Fife Lake—L. H. Blumenthal, manu
facturer and owner of the Specialty 
Clothing Co., of Cleveland. Ohio, has 
purchased the L. L. Morris store build
ing, fixtures and stock of general mer
chandise and will continue the business 
under the management of Leo Ellman, 
recently of Chicago.

Holland—Alfred Huntley, machin
ist, has merged his business into a 
stock company under the style of the 
Huntley Machinery Co., with an au
thorized capital stock of $10,000. 
which has been subscribed, $723.84 
being paid in in cash and $9,276.16 in 
property.
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M ich igan  Board of P h a rm a c y . 
P re s id e n t—W ill E . Collins, Owosso. 
S e c re ta ry —E. T. Boden, B ay C ity. 
T re a s u re r—E. E. F au lk n e r, Delton. 
O th e r M em bers—Jo h n  J . Cam pbell, 

P igeon ; C has. S. Koon, M uskegon.
G rand R apids M eeting—N ovem ber IS, 

19 and  20.
M ich iq an  S ta te  P h a rm a c e u tic a l A ssocia

tio n .
P re s id e n t—D. G. I-ook, Lowell. 
V ice-P res iden ts-—E. E . M iller, T rav e rse  

C ity ; C. A. W eaver, D etro it.
S e c re ta ry —Von W . F u rn iss , N ashville. 
T re a s u re r—Ed. V arnum , Jonesville . 
E x ecu tiv e  C o m m ittee—D. D. A lton, 

F rem o n t; Ed. W . A ustin , M idland; C. 
S. Koon, M uskegon; R. W . C ochrane, 
K a lam azoo ; J a m e s  R obinson, L an s in g ; 
G ran t S tevens, D etro it.

M ich ig an  P h a rm a c e u tic a l T ra v e le rs ' A s 
soc iation .

P re s id e n t—Geo. H . H alp in , D e tro it. 
S e c re ta ry -T re a s u re r—W . S. L aw ton ,

G rand  R apids.

G rand  R apids D rug  C lub  
P re s id e n t—W m . C. K irchgessne r. 
V ice -P re s id en t—E. D. De L a  M ater. 
S e c re ta ry  an d  T re a s u re r—W n u  H . 

T ibbs. •
E x ecu tiv e  C om m ittee—W m . Quigley. 

C h airm an ; H e n ry  R iechel, T h ero n  Forbes.

Keep the Hot Soda Going.
i luring the past soda season the writ

er watched a large candy store in one 
of our big cities. At this store no soda 
is sold for less than ten cents. This 
candy store has druggists to the right 
of it, to the left of it, all around it, 
all selling soda for five cents, and none 
of them getting the cream of the trade.

Some of them sell good soda, too ; 
just as good soda as does the candy 
store. Walking down the street one 
evening with a lady who drinks a great 
deal of soda water, the following con
versation ensued:

“Why does that candy store get the 
cream of the soda trade? It is usually 
crowded. You have to stand in line 
and take your turn, which is not pleas
ant. Why is it that they get the best 
business ?”

“They make good soda,” was fihe 
reply.

“I know that, but some of these drug
gists around here make good soda, too. 
Making good soda is not an occult art. 
The knowledge is not confined to any 
one man. If you don’t know how, you 
can hire somebody who does know how. 
But some of these druggists do know 
how. Now, why is it that they are not 
getting their share of the trade?

The lady thought for a moment. Then 
she said “I’ll tell you one great reason 
why this candy store gets the best 
trade. They give every customer a dry, 
clean glass. Their glasses are washed 
in the basement, buffed and polished, 
and then sent up to the soda fountain 
on trays. Every customer is always . 
sure to get a dry, clean glass. On the 
other hand, the druggists of this neigh
borhood all wash their glasses by slosh' 
ing them around in a sink right before 
your eyes. In my opinion, that is one 
great reason why they do not get the 
best class of custom.”

This is not offered as a sermon, mere' 
ly as a statement of a conversation that 
really occurred. The writer has taken 
pains to verify the lady’s statement, 
and finds things to he just as she 
stated. We attempt to draw no moral, 
but if the writer were operating a soda 
fountain in this neighborhood, he would 
give every customer a dry, clean glass. 
And he would advertise that fact con
tinually. People are getting very par
ticular in these days about flies, clean
liness and sanitary conditions. Because 
a customer doesn’t say anything is no 
sign that he isn’t thinking. The writer 
knows druggists in this vicinity who 
are doing a good business with the 
“sloshing” method, but he also knows 
that they are not getting the best class 
of trade.

Hot Soda Pointers.
Hot soda should be served very hot.

1 f too hot to drink, it will soon cool 
But if you serve it too cold at the 
start, you can never get it right.

In dispensing hot soda, a short drink- 
will hold trade better than a drink that 
is too “long.” If they can’t drink it 
all, they are apt to think it isn’t good.

Daintiness must be the keynote. You 
can sell soda sometimes in a sloppy 
way, if you have it cold enough. But 
nothing will excuse sloppiness in serv
ing hot soda.

Remember that your hot soda must 
be tempting. When people get very 
warm they will often accept a drink 
which is not tempting, merely to get 
“cooled off.” But during the hot-soda 
season you are catering to people who 
can get along very well without your 
hot drinks, if needs be. Therefore, the 
drink itself must attract.

If you are feeling your way, don t 
open great quantities of materials at the 
start. Go slow until you see how busi
ness is building up.

Do not drop your cold soda on ac
count of your hot soda. The profitable 
way is to run them side by side.

Do not think that people drink hot 
soda only in cold climates. As a mat
ter of fact, climate has little to do with 
it. Do not people drink hot coffee all 
over the world. W. S. Adkins.

Several Definitions of a Sundae.
“A sundae is a service of a measured 

quantity of ice cream, with syrup, 
crushed fruits, nuts or whipped cream, 
with or without a dressing or topping. 
It is in reality an elaborated college 
ice.”

“A sundae is a portion of ice cream, 
any common flavor, as vanilla, straw
berry, etc., placed in a fancy sundae 
dish with crushed fruit ( fresh fruit is 
best) poured over it. Here (in Indi
ana) we make the distinction that 
when ice cream is used as the base the

dish is a sundae, when water ice is 
used the dish is a college ice.”

Another Indiana dispenser writes 
that with him a sundae is ice cream 
topped with a fruit or syrup, and that 
he serves neither desserts nor college 
ices.

“A sundae is a measured quantity of 
ice cream over which is poured syrup 
or crushed fruit, to which nuts, crushed 
or whole, or both are sometimes added, 
this being a nut sundae. A sundae 
may be served plain, or decorated with 
whipped cream, marshmallow whip, 
whole cherries, confections, etc.”

“A sundae is a dish of ice cream 
over which is poured a given syyrup or 
crushed fruit, with or without nuts or 
whipped cream. The sundae is so 
elaborated that it becomes almost any
thing with ice cream in it as long as 
it is not a drink. The line between the 
dessert and the sundae should be lo
cated, and the two classes of dishes 
should be generally called by their 
real names.”

“A sundae is commonly a mold of 
vanilla ice cream topped with nut 
meats, crushed fruits and whipped cream 
or chocolate sundae dressing.”

New Customers.
The holiday season offers the drug

gist an opportunity to get new custom
ers into his store, people who have 
been in the. habit of doing their drug 
buying elsewhere. This can be done 
by stocking novelties that other drug
gists do not have. 1 f you can bring 
a man or a woman into your store 
once, if only to buy some holiday 
knick-knack, you have a chance to im
press that person so favorably that 
there will be a desire to come back. 
People are shopping around more at 
Christmas season and they drift into 
strange stores with greater freedom 
and frequency than at other times. 
There is more buying that cannot be 
done by telephone. If you can show 
the public a neater, nattier, niftier store 
than that of the other fellow, you 
show them a reason why they should 
come to your store oftener. Your com
petitor has plenty of trade that is not 
roped fast to him, trade that can he 
transferred with very little effort. Are 
you willing to make the effort?

The United States imports large 
quantities of English walnuts every 
year. For the best American-raised 
nuts, very high prices are paid. One 
orchard in Sonoma county, California, 
is planted to the one variety, Fran- 
quette. This variety does not blight, 
but always produces a good crop of ex
ceptionally fine nuts. These nuts are 
sold at 15 cents per pound on five-year 
contract. A special kind of nut drier 
is used on this farm. The nuts are 
spread out on a slated floor near the 
top of the drier. A fire is built in a 
furnace beneath and the heat soon cures 
the nuts. When cured, the nuts are 
dumped into a hopper and later are 
sacked. It appears that the supply of 
these nuts will not be adequate for 
many years to come.

It isn’t always the brainiest man who 
forges ahead. A low-brow will often 
cause the crowd respectfully to make 
way for him—if he happens to be carry
ing a ladde*

REPRESENTATIVE RETAILER.

H. J. Anderson, Manager Mitchell 
Bros. Store, Jennings.

Henry J. Anderson was born in 
Benona township, Oceana county, 
October 15, 1874. His father and 
mother were both born in Norway. 
His father was a farmer and he lived 
on the home farm until he was 17 
years of age, when he sailed on the 
lakes one season on the Mark B. 
Coveil, a passenger steamer running 
between Manistee and Milwaukee. It 
is now one of the passenger boats of 
the Pere Marquette, running between 
Ludington and Manitowoc. He then 
attended the Ferris Institute at Big 
Rapids, for two years, pursuing the 
commercial course. Mitchell B roth
ers needed a book-keeper about that 
time for their general store at Jen
nings and requested Mr. Ferris to 
recommend a suitable person. He 
felt no hesitation in recommending 
Mr. Anderson, who took up ‘the du
ties of the position in November, 
1895. He remained in this capacity 
until April 1, 1905, when he was pro
moted to the management of the Jen
nings and Stittsville stores of Mitchell 
Brothers to fill the vacancy caused 
by the death of David Holmes. The 
Stittsville store was discontinued in 
1909, since which time he has devoted 
his entire attention to the Jennings 
store with very satisfactory results, 
both to himself and his employers.

Mr. Anderson was married in 1902 
to Miss Rose W ilson, of Jennings. 
They have one child—a daughter 5 
years of age.

Mr. Anderson is a member of the 
Norwegian Lutheran church at his 
former home, but as there is no N or
wegian church at Jennings, he wor
ships in the Swedish Lutheran church 
instead. He speaks Swedish, N or
wegian and English fluently.

Mr. Anderson fishes and hunts and 
owns an automobile. These are 
about the only hobbies he owns up to, 
but those who know him best insist 
that the greatest hobby of his life is 
loyalty to his employer and close 
attention to his business. He has 
the reputation of being on the job 
every waking moment of his life. He 
is modest and unassuming in man
ner and makes and holds friends with 
apparently very little effort. He is 
regarded as one of the closest buyers 
and best judges of merchandise in 
Michigan and much of the success 
of the Jennings store during the past 
eight years has been due to his re
markable ability and exceptional judg
ment.

The Literal Florist’s Assistant.
His relatives telephoned to the near

est florist’s. The ribbon must be extra 
wide, with “Rest in Peace” on both 
sides, and if there was room, “We Shall 
Meet in Heaven.”

The florist was away, and his new 
assistant handled the job. There was 
a sensation when the flowers turned 
up at the funeral. The ribbon was 
extra wide, indeed, and on it was the 
inscription :

“Rest in peace on both sides, and. 
if there is room, we shall meet in 
heaven.”
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WHOLESALE DRUG PRICE CURRENT

A cids
A cetic  .....................  6 @ 8
B oric ...................  10 @ 15
C arbo lic  ................  19 @ 23
C itric  ................. 60 @ 67
M u ria tic  ............... 1%@ 5
N itric  .....................  5%@ 10
O xalic ..................... 13 @ 16
S u lphu ric  ............. 1%@ 5
T a r t a r i c ..................38 @ 45

A m m onia
W ate r , 26 deg. . .  6%@ 10
W ate r , 18 deg. . .  4%@ 8
W a te r  14 deg. . . .  3%@ 6
C arb o n ate  ............  13 &  16
C hloride ............... 12 @ 15

B alsam s
C o p a i b a ............. 75 @1 00
F i r  (C an ad a ) . .  1 75@2 00 
F i r  (O regon) . . . .4 0 ®  50
P e ru  . . . . . . . . . . . . . 2  25(3)2 50
Tolu ............  1 00(3)1 25

B erries
C ubeb .....................  66® 75
F ish  .........................  15® 20
J u n ip e r  .....................  7® 10
P rick ley  A sh . . .  @ 50

B arks
, C assia  (o rd in ary ) 25 

C assia  (S aigon ) 65® 75
E lm  (powd. 25c) 25® 30
S a ssa fra s  (pow . 30c) @ 25
Soap C ut (pow d.

2 5 c ....................... 15 @ 20

E x tra c ts
L icorice .................  24® 28
Licorice pow dered  25® 30

F low ers
A rn ica  ................... 18® 25
C ham om ile  (G er.) 25(a) 35 
C ham om ile (R om .) 40® 50

G um s
A cacia, 1st ...........  40® 50
A cacia, 2nd ........... 36(g) 40
A cacia, 3d ...............30® 35
A caccla, S o rts  . . . .  @ 20
A cacia  P o w d ered  35 @ 40
Aloes (B arb . P ow ) 22® 25 
A loes (C ape P ow ) 20® 25
Aloes (Soc. Pow d.) 40(g) 50
A safo e tid a  ............. 75 @1 00
A safoe tida , Powd.

P u r e .................  <g> 75
U. S. P . Pow d. @1 00

C am phor ............... 55 @ 60
G uaiac  ...................  35 @ 40
G uaiac , P ow dered  50(3) 60
K ino .........................  (3> 40
K ino, P ow d ered  . .  @ 4 5
M yrrh  .......................  @ 40
M yrrh , P ow dered  . @ 50
O pium  .................  6 80@7 00
Opium , Pow d. . .  8 75@8 95 
O pium , G ran . . .  8 90@9 10
Shellac  .................  28@ 35
Shellac, B leached 30@ 35 
T ra g a c a n th  No. 1 1 40@1 50 
T ra g a c a n th , Pow  75@ 85
T u rp en tin e  ........... 10@ 15

L eaves
B uchu  ...................  1 85 @2 00
B uchu, Pow d. . .  2 00(a)2 25
Sage, bulk  ........... 18® 25
Sage, %s L oose. 20@ 25 
Sage, P o w d e re d .. 25@ 30
S enna, A l e x ............... 45 @ 50
Senna, T in n ................15 @ 20
Senna , T inn , Pow . 20 @ 25
U va U rsl ..................10@ 15

Oils
A lm onds, B itte r ,

t ru e  ...............  6 00 (a 6 50
A lm ond, B itte r ,

a r t i f i c i a l ...........  @1 00
A lm onds, Sw eet,

t ru e  ...............  90@1 00
A lm ond, Sw eet,

im ita tio n  . . . .  40@ 50
A m ber, c ru d e  . . .  25® 30
A m ber, rec tified  . 40 @ 50
A nise  ...................  2 25@2 60
B e r g a m o n t ......... 7 60@8 00
C ajep u t .................  75® 85
C ass ia  ............... 1 50@1 75
C asto r, bbls. an d

c an s  ...........  12% @ 15
C ed ar L e a f ........... @ 85
C itro n e lla  ........... @ 7o
d o v e s ............... 1 50@1 75
C ocoanut .............  20® 25
Cod L iv e r  . . . . . .  1 25@1 50
C o tton  Seed . . . .  80@1 00
C ro ton  ...................  @1 60

C ubebs  ...............  @4 50
E rlg e ro n  ........... @2 50
E u c a ly p tu s  ......... 75@ 85
H em lock, p u re  . .  @1 00
J u n ip e r  B errie s  . .  @1 25
J u n ip e r  W ood . .  40® 50
L ard , e x tra  ......... 85 @1 00
L ard , No. 1 -----  75@ 90
L a v en ’r F lo w ers  4 50@5 00 
L avender, G arden  85®1 00
Lem on ................. 5 50@6 00
L inseed , boiled, bbl ® 51
L inseed , bdl le ss  55(g) 60
L inseed , raw , bbls @ 50 
L inseed , raw , le ss  54@ 59
M u sta rd , tru e  ..4  50@6 00
M usta rd , a r t if i’l 2 75@3 00
N eatsfo o t ...........  80@ 85
Olive, p u re  ......... 2 50@3 50
Olive, M alaga,

yellow  ........... 1 60@1 75
Olive, M alaga,

g reen  ........... 1 50® 1 65
O range, sw ee t . .4  75@5 00 
O rganum , p u re  1 25@1 50 
O riganum , com ’l 50® 75
P en n y ro y a l ........  2 25@2 50
P e p p e rm in t . . . .  4 00@4 25
Rose, p u re  . . .  16 00@18 00 
R osem ary  F low ers  90@1 00 
S andalw od, E . I. 6 25®6 50 
S a ssa fra s , tru e  80® 90
S a ssa fra s , a r tlf i 'l  45® 50
S p e a rm in t ........... 5 50@6 00
Sperm  .................  90® 1 00
T an sy  ...................  5 00(3)5 50
T a r, U S P  ........... 30@ 40
T u rp en tin e , bbls. @53%
T u rp en tin e , less  57@ 62
W in te rg reen , tru e  @5 00
W ln te rg reen , sw ee t

b irch  ........... 2 00@2 25
W ln te rg reen , a r t ’l 50® 60
W orm seed  ........... 3 50@4 00
W orm w ood . . . .  6 00® 6 50

P o tassium
B icarb o n ate  . . . .  15@
B ich ro m ate  . . . .  13®
B rom ide ...............  45®
C arb o n a te  ......... 12@
C hlora te , x ta l and

pow dered  . . .  12@
C hlo ra te , g ra n u la r  16®
C yanide ................. 30(g)
Iodide .....................3 20® 3
P e rm a n g a n a te  . .  15®
P ru ss ia te  yellow  30@ 
P ru ss ia te , red  . .  GO® 
S u lp h a te  ............... 15 @

Boots
A lk an et .................  15@
Blood, pow dered  20@
C alam us ............... 35 @
E lecam pane , pwd. 15® 
G entian , powd. . 
G inger, A frican , 

pow dered  . .
G inger, J a m a ic a  
G inger, J am a ica , 

pow dered  . . . .  
G oldenseal, pow d 
Ipecac, powd. . .
L icorice  ...............
L icorice, powd.
O rris, pow dered  
Poke, pow dered
R h u b arb  ...........
R hubarb , powd. 
R osinw eed, powd. 
S a rsap a rilla , H ond.

ground  ...........  @
S a rsa p a r illa  M exican ,

g ro u n d  ........... 25 @
Squills ...................  20@
S'quills, pow dered  40@
T um eric , powd. 12@
V alerian , powd. 25@

Seeds

12@
15@22@
22@ 28 

6 50@7 00 
2 75@3 00 

14® 16
12® 15
25@ 30
20@ 25
75@1 00 
75@1 25 
25@ 30

50

A nise  ................... 15® 20
A nise, pow dered 22® 25
Bird, Is  ................. 8® 10
C an a ry  ..................... 9® 12
C araw ay  ............... 12® 18
C ardam on  ......... 1 75@2 00
C elery  ................... 30® 35
C o rian d er ............. 12® 18
Dill ......................... 25® 30
F ennell ................... @ 30
F la x  ....................... 4® 8
Flax , g round  . . . . 4® 8
F oenugreek , pow. 6® 10
H em p ......................... 5® 7
L obelia  ................... @ 50
M usta rd , yellow 9® 12
M u sta rd , b lack  . . 9® 12
M u sta rd , powd. 20® 25
P oppy  ................... 15® 20
Q uince ............... 75® 1 00
R ape ..................... 6@ 10
Sabad illa  ............... 25® 30
Sabadilla , powd. 35® 45
Sunflow er ........... 6® 8
■Worm A m erican 15® 20
W orm  L e v a n t . . 40@ 50

T in c tu res
A conite  ................. 75
Aloes ....................... 65
A rn ica  ................... (a) 60
A safo e tid a  ........... @1 00
B elladonna  ........... @ 60
B enzoin .................
B enzoin Com pound
B uchu  ...................
C an th a rad ie s  . .  .
C apsicum  .............
C ardam on  ...........
C ardam on , Comp. 
C atechu  .................

f 90
90
00
00
90
95
65
60

C inchona  ............... @1 05
C olchicum  ............. 60
C ube be ................. ®1 20

D ig ita lis  .................  @ 60
G en tian  .................  @ 60
G inger ...................  @ 96
G uaiac ......... ......... @1 06
G uaiac  A m m o n .. .  @ 8 0
Iodine .....................  @1 25
Iodine, Colorless @1 25
Ipecac  .....................  @ 75
Iron , clo...................  @ 60
K ino .......................  @ 80
M yrrh  ...... .............. @1 05
N ux V om ica . . . .  @ 70
O pium  .....................  @2 00
O pium  C am ph. . .  @ 6 6
Opium , D eodorz’d @2 25 
R h u b a r b ................. @ 70

P a in ts
Lead, red  d ry  . .  7%@ 1(
Lead, w h ite  d ry  7%@ 10
L ead, w h ite  oil 7%<g> 10
Oclire, yellow  bbl. 1 @ 1 %
O chre, yellow  less 2 ® 5
P u t t y ....................... 2% ® 5
R ed V en e tian  bbl. 1 @ 1% 
Red V en e t’n, less  2 @ 5
S h ak er, P re p a re d  1 40@1 50 
V erm illion, E ng. 90® 1 00 
V erm illion, A m er. l5@ 20
W hiting , bb l...........  1® 1%
W h itin g  .....................  2@ 5

Insectic ides
A rsen ic  ................... 6@ 10
B lue V itro l, bbl. @ 6% 
Blue V itro l less  7@ 10
B ordeaux  M ix P s t  8@ 15
H ellebore, W h ite

pow dered  . . . .  15@ 20
In sec t P o w d er . .  20@ 35
L ead  A rsen a te  . .  8@ 16
Lim e & S u lphu r

Solution , gal. 15® 25
P a r is  G reen  . . .  15%@ 20

M iscellaneous
A cetan a lid  ........... 30@ 35
A lum  .......................  3@ 5
A lum , pow dered  and

g ro u n d  ........... 5@ 7
B ism uth , S u b n i

t r a te  .............  2 10@2 25
B orax  x ta l o r

pow dered  . . .  6@ 12
C an th a rad ie s  po. 2 25@2 50
Calom el ...............  1 20@1 30
C apsicum  .............  20® 25
C arm in e  ...............  @3 50
C assia  B uds ___  ® 40
Cloves .................  30® 35
C halk  P rep a re d  . .  6® 8% 
C halk  P re c ip ita te d  7® 10
C hloroform  ......... 38® 48
C hloral H y d ra te  1 00@1 15
C ocaine ...............  4 20@4 50
Cocoa B u tte r  . . . .  50® 60
C orks, lis t, less 70%
C opperas, bb ls ..............@
C opperas, less  . . .  2® 5
C opperas, Pow d. 4® 6
C orrosive Sublm . 1 05@1 10 
C ream  T a r t a r  . . .  30® 35
C uttlebone  ........... 25® 3o
D ex trin e  ............... 7® 10
D over’s  P o w d e r 2 00@2 25 
E m ery , a ll Nos. 6® 10
E m ery , pow dered  5@ 8
E psom  Salts, bbls @ 1% 
E psom  S alts , less  2%@ o
E rg o t ...................  1 50®1 V i>
E rgo t, pow dered  1 80@2 00
F lak e  W h ite  ........  12® 15
F o rm aldehyde  lb. 10® 15
G am bier ............... 6® 10
G elatine  ................. 35® 45
G lassw are, full case s  80% 
G lassw are, less 70 & 10% 
G lauber S a lts  bbl. @ J 
G lauber S a lts  less  2® 5
Glue, brow n . . . .  11@ l5
Glue, brow n g rd  10® 15
Glue, w h ite  ........  15@ 25
Glue, w h ite  g rd  15@ 20
G lycerine ........... 23%@ 30
H ops .......................  5u@ 80
Indigo  ...................  85® 1 00
Iodine ......................4 35@4 60
Iodoform  ............... 5 40@5 60
L ead  A ce ta te  . . . .  12® 18
L ycopdium  ......... 55® 65
M ace .......................  80® 90
M ace, pow dered  90@1 00
M entho l ............. 5 50@6 00
M ercury  ...................  75@ 85
M orphine a ll b rd  5 05@5 30 
N ux  V om ica . . . .  @ 10
N ux V om ica pow @ 15
P epper, b lack  pow 20® 25
P epper, w h ite  . .  30® 35 
P itch , B urgundy  10® 16
Q uassia  .................  10® 15
Q uinine, a ll b rd s  ..25@ 36% 
R ochelle S a lts  . . .  23® SO
S acch arin e  ......... 1 50®1 75
S a lt P e te r  ...........  7%@ 12
S eid litz  M ix tu re  . .  20® 25
Soap, g reen  . . . .  15® 20
Soap, m o tt cas tile  10® 15 
Soap, w h ite  cas tile

case  ............... @6 25
Soap, w h ite  c as tile

less, p e r  b a r  @ 68
Soda A sh ............... 1%@ 6
Soda B ica rb o n a te  1%@ 6
Soda, Sal ...............  1® 4
S p ir its  C am phor . .  @ 7 5
S u lp h u r roll . . . .  2%@ 6
S u lp h u r Subl.......... 3%@ 5
T a m a rin d s  ........... 10® 15
T a r t a r  E m etic  . .  40® 60 
T u rp en tin e  V enice 40® 60
V an illa  E x t. p u re  1 00@1 60
W itc h  H a se l -----  6 5 0 1  00
Z inc S u lp h a te  . . .  7® 19

■E take this occasion to extend 
to our customers and friends a 
Merry Christmas and a very 

Happy and Prosperous New Year. It is 
also our pleasure to thank you for the 
very handsome business you have given 
us during the year 1913, and the most 
elegant orders for druggists’ sundries and 
holiday goods during the present season. 
We shall continue our business from 
January 1,1914, along the same lines as 
heretofore, but with increased energy, a 
larger stock of drugs and a greater 
variety of first-class druggists’ sundries 
and holiday merchandise. Again ex
tending to you all the compliments of 
the season, we are,

Sincerely,
Hazeltine & Perkins Drug Co.

m

“AMERICAN BEAUTY’’ Display Case No. 412—one 
of more than one hundred models of Show Case, 

Shelving and Display Fixtures designed by the Grand 
Rapids Show Case Company for displaying all kinds
of goods, and adopted by the most progressive stores of America. 

GRAND RAPIDS SHOW CASE CO., Grand Rapids, Michigan
T h e  Largest Show  Case and Store Equipm ent Plant in the  W orld 

Show Rooms and Factories: N ew  Y ork , G rand Rapids, Chicago, Boston, Portland

F O O T E  &  J E N K S ’ ; COLEMAN’S ibrandT
Terpeneless L c m O f l  ¿ H i d  High Class V H H l l l H
Insist on getting Coleman's Extracts from your jobbing grocer, or mail order direct to

FOOTE & JENKS, Jackson, Mich.

Four Kinds of Coupon Books
a re  m an u fac tu re d  by us an d  a ll sold on th e  sam e 
basis, ir re sp ec tiv e  of size, shap e  or denom ination .
F re e  sam ples on ap p lica tion .

TRADESMAN COMPANY, Grand Rapids, Mich.
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These quotations are carefully corrected weekly, within six hours of mailing, 

and are intended to be correct at time of going to press. Prices, however, are 
liable to change at any time, and country merchants will have their orders filled 
at market prices at date of purchase.
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C rack e rs  .........................  ®
C ream  T a r t a r  ...............  ®

D
D ried  F ru its  ...................  6

F
F arn iaceou8  Goods ••••  jj
F ish in g  T ack le  ...............  ®
F lav o rin g  E x tr a c ts  . . .  <
F lour a n d  F e e d ..................  ‘
F ru it J a r s  ...........................  •

Q
G elatine ...........................  *
B rain  B ag s .....................  1

H
H erb s  ...........• ......................  2
H ides a n d  P e l t s ............. J
H orse  R ad ish  ...............  •

J
Je lly  .................................. *
Je lly  G lasses .................  *

M
M acaron i .......................  *
M aplelne ...........................  •
M eats , C anned  .............  »
M ince M ea t ...................  •
M olasses ...............................  •
M u sta rd  ...........................  *

N
N u ts  ...................................... 4

O
O lives .....................................  *

P ,
P ick les  ...................................  •
P ip e s  . . . . . . . ........................  ”
P lay in g  C a r d s ....................  j
P o ta sh  ...................................  *
P ro v isio n s..........................  *

R
R ice .........................................  •
RoUed O ats ....................... »

•
Baled D ressin g ................. 9
B alera tu s  .............................  J
Sal Soda ............................  J
Salt ..............................  I
Salt M sh ...........................  , |
Seeds .................................
ShST B lacking ................  10
Snuff ....................................  JJ

S y ru p s  ...............................
T

Table S au ces  .................... JO
Tea .....................................  10
T ob acco ............... 11. 1*. J*
Twine .................................  1®

V
Vinegar .............................  1*

W
W ick ln g  ..............................  JJ
W oodenware .................... «
W rapping Paper ..........  14

Y
▼east O Ska.......................  14

AMMONIA
Doz.

12 oz. ovals 2 doz. box 75 
A X LE G R EA SE 

F ra z e r’s.
lib . wood boxes, 4 doz. 3 00 
1Tb. tin  boxes, 3 doz. 2 35 
3%Tb. tin  boxes, 2 doz. 4 25 
10Tb. pails, p e r doz. . .6  00 
15Tb. pails, p e r doz. . .7  20 
25Tb. pails , p e r doz. ..1 2  00 

BA K ED  B EA N S
No. 1, p e r doz..........45® 90
No. 2, p e r doz..........75@1 40
No. 3, p e r doz. . . .8 5 0 1  75 

BATH BRICK 
E n g lish  .........................  95

BLUING
Jen n in g s ’.

C ondensed P e a r l B lu ing  
Sm all C P  B luing , doz. 45 
L arg e  C P  B luing , doz. 75

B R E A K FA ST  FOODS
A petizo. B iscu its  ......... 3 00
B ea r Food, P e tt i jo h n s  1 95 
C racked  W h ea t, 24-2 2 50
C ream  of W h ea t, 36-2 4 50 
C ream  of Rye, 24-2 . .  3 00 
P o s ts  T o astie s , T.

No. 2 ............................ 2 80
P o s ts  T o as tie s , T.

No. 3 ...........................  2 80
F arin o se , 24-2 ............. 2 70
G rape  N u ts  ................. 2 70
G rape S u g a r F lak es  . .  2 50 
S u g a r C orn F lak es  . .  2 50 
H a rd y  W h ea t Food . .  2 25 
P o s tm a ’s D u tch  Cook 2 75
H olland R u sk  ................. 3 00
K ellogg 's  T o as ted  Rice

B iscu it .......................  3 30
K ellogg’s  T o as ted  R ice

F lak es  .........................  2 80
K ellogg’s T o as ted  W h ea t

B iscu it .......................  3 30
K elogg’s K ru m b les  . . . 3  30 
K rin k le  C orn F la k e  . .  1 75 
M ap l-W h ea t F lakes.

2 doz...............................  2 70
M ap l-W h ea t F lak es.

3 doz.............................. 2 80
M apl-C orn  M ak es  . . .  2 80 
M inn. W h e a t C ereal 3 75
A lg ra in  Food  ..................4 25
R alsto n  W h e a t Food 4 50 
R alsto n  W h t Food 10c 1 4b 
Saxon W h ea t Food . .  2 6C 
Shred  W h ea t B iscu it 3 60
T risc u it,  18 ...................  1 SO
P lllsb u ry ’s B est C er’l 4 25 
P o s t T a v e rn  Special . .  2 80 
Q u ak er Puffed  R ice . .4  25 
Q u ak er Puffed  W h ea t 2 85 
Q uaker B rk fs t B iscu it 1 90 
Q u ak er C orn M akes  ..1  75 
V ic to r C orn M ak es  . . . 2  20 
W ash in g to n  C risps . . . 1  85
W h ea t H e a r ts  ...............1 90
W h ea te n a  .....................  4 50
E v a p o r’d S u g a r C orn 90

BROOM 8
F a n c y  P a rlo r , 25 Tb. .4 50 
P a rlo r , 4 S tr in g , 25 lb . 4 25 
S ta n d a rd  P a r lo r  23 Tb. 3 75
Com m on, 23 Tb............... 3 25
Special. 23 lb ................... 3 00
W arehouse , 33 Tb.............4 75
Com m on W h i s k .............1 00
F a n c y  W h isk  ................. 1 26

B R U SH E S
Scrub

Solid B ack, 8 in ............    75
Solid B ack, 11 in ..................95
P o in ted  E n d s  ......................85

S tove
No. 3 .................................. 90
No. 2 ..................................1 25
No. 1 .................................. 1 75

Shoe
No. 3 .................................  1 00
No. 7 ................................ 1.30
No. 4 ..................................1 70
No. 3 .................................... 1 90

B U T T E R  COLOR 
D andelion , 26c s ize  . .2  00 

C A N D L ES
P araffine , 6s ...................  7%
P araffine , 12s ............... 8
W ick lng  ........................... 20

C A N N E D  GOODS 
A pples

8 lb. S ta n d a rd s  . .  @ 9 0
G allon ................. 2 76@2 85

B lack b erries
2 lb .......................... 1 6001  90
S ta n d a rd  ga llons @6 90

B eans
B aked  ...................  85@1 30
Red K idney  . . . .  85@ 95
S tr in g  .....................  70@1 15
W ax  .......................  75@1 25

B lueberries
S ta n d a rd  .......................  1 80
G allon .............................. 7 25

C lam s
L ittle  N eck, l ib .  . .  @1 00
L ittle  N eck, 2Tb. . .  @1 50

Clam  Bouillon
B u rn h a m ’s % p t ............2 25
B u rn h a m ’s  p ts ..................3 76
B u rn h a m ’s  q ts ..................7 50

Corn
F a ir  .......................  65@ 70
Good .....................  90@1 00
F an cy  .....................  @1 30

F ren ch  P eas  
M onbadon (N a tu ra l)

p e r  doz.............................1 75
G ooseberries

No. 2, F a ir  ..........   .1 50
No. 2, F an cy  ................2 36

H om iny
S ta n d a rd  .........................  85

L obster
% lb ..................................... 1 85
% tb ..................................... 3 15

M ackerel
M usta rd , l i b ......................1 80
M usta rd , 21b.................... 2 80
Soused, l% n>.................... l  60
Soused, 21b .....................2 75
T om ato , l i b ...................... l  50
T om ato , 21b....................... 2 80

M ushroom s
H ote ls  .....................  @ 15
B u tto n s , % s ......... @ 14
B u tto n s , I s  ...........  @ 25

O y sters
Cove, l i b ........................ @ 95
Cove, 21b........................ @1 75

P lu m s
P lu m s . . . - ........... 90@l 35

P e a rs  In Syrup  
No. 3 c ans , p e r doz. . .1  50 

P eas
M a r r o w f a t ...........  9 6 0 1  Oo
E a rly  J u n e  . . . .  1 10@1 25 
E a rly  J u n e  s if td  1 4601  65 

P each es
P ie  .........................  l  0001  25
No. 10 size can  pie @3 25 

P ineapp le
G ra ted  .................  1 7502  10
Sliced ...................  9 5 0  2 60

P u m p k in
F a ir  .............................. 80
Good .............................  90
F a n c y  .........................  1 00
G allon ...........................  2 20

R asp b errie s
S ta n d a rd  ...............  ®

Salm on
W arre n s , 1 Tb. T a ll . .2 30 
W arren s , 1 Tb. F la t  . .2  40 
R ed A la sk a  . . . . 1  4 0 0 1  45 
M ed R ed A la sk a  1 1501  30
P in k  A l a s k a ........... 0  90

S ard in es
D om estic  % s ...............3 50
D om estic  % M u sta rd  3 25 
D om estic, % M u sta rd  2 75
F ren ch , % s ..................7 014
F ren c h  % s ................... 13023

S a u r  K ra u t
No. 3, c an s  ...................  90
No. 10, c an s  ..................2 40

S hrim ps
D unbar, 1st doz................1 30
D unbar, l% s  doz........... 2 36

S ucco tash
F a ir  .........................  90
Good .........................  1 20
F an cy  ...................  1 2501  40

S traw b e rr ie s
S ta n d a rd  .................  95
F a n c y  .....................  2 25

T o m ato ss
Good .........................  1 05
F a n c y  .....................  1 35
No. 10 .......................  3 25

CARBON O IL S 
B arre ls

P e rfec tio n  ...........  @11
D. S. G asoline  . .  @18
G as M achine . .  @30%
D eodor’d N a p ’a  . .  @18%
C ylinder .............  29 @84%
E n g in e  .................  16 @22
B lack , w in te r  . .  8 @10

C A TSU P
S n ider’s  p in ts  .............  9 35
S n id e r 's  % p in ts  ...........I N

C H E E S E
A c m e .......................  @17%
B lo o m in g d a le ___  @17%
C arson  C ity  _____  @18%
H o p k in s  ...............  @18
B rick  .......................  @17%
L eiden  ...................  @15
L im b u rg e r ...............  @17%
P in eap p le  ........... 40 @60
E d am  ................... @85
Sap Sago . . . . . . .  @18
Sw iss, d o m estic  @20

C H E W IN G  GUM 
A dam s B lack  J a c k  . . . .  55
A dam s S ap p o ta  .............  55
B eem an ’s  P ep s in  ...........  55
B eech n u t .........................  60
C h ic lets  .............................  1 25
C olgan V iolet C hips . .  60 
C olgan M in t C hips . . . .  60
D en ty n e  ...........................  1 10
M ag  S pruce  ...................  55
Ju icy  F r u i t  .....................  55
R ed  R obin  .....................  55
S'en Sen ( J a r s  80 pkgs,

$2.20) ................................ 55
S p earm in t, W rig ley s  60 
S p ea rm in t, 5 box ja r s  3 00 
S p ea rm in t, 3 box ja r s  1 80
T ru n k  S pruce  .................  55
Y u catan  .............................  55
Zeno .................................... 55

CHICORY
B ulk  .................................. 5
R ed .................................... 7
E ag le  .............................. 5
F ra n c k ’s  .........................  7
S ch eu er’s .....................  6
Red S ta n d a rd s  ........... 1 60
W h ite  ...............................  1 60

CH O CO LA TE 
W a lte r  B ak e r & Co.

G e rm an ’s  S w eet .........  22
P rem iu m  ...........................  32
C araca s  ............................ 28

W a lte r  M. L ow ney Co.
P rem iu m , % s ...............  29
P rem iu m , % s .’...............  29

C L O T H E S  L IN E
P e r  doz.

No. 40 T w is ted  C otton  95 
No. 50 T w is ted  C o tton  1 30 
No. 60 T w is ted  C otton  1 70 
No. 80 T w is ted  C otton  2 00 
No. 50 B ra id ed  C otton  1 00 
No. 60 B ra ided  C otton  1 25 
No. 60 B ra ided  C o tton  1 So 
No. 80 B ra id ed  C o tton  2 25
N6. 50 S ash  C ord ......... 1 75
No. 60 S ash  C ord ......... 2 00
No. 60 J u te  ...................  90
No. 72 J u te  ......................1 00
No. 60 S isa l .....................  90

G alvanized  W ire  
No. 20, each  100ft. long 1 9o 
No. 19, each  100ft. long  2 10 
No. 20, each  100ft. long  1 90 
No. 19, each  100ft. long  2 10 

COCOA
B ak e r 's  .............................. 37
C leveland .........................  41
Colonial, % s ...................  35
Colonial,’ % s ...................  33
E p p s .................................... 42
H e rsh e y ’s, %s ...............  30
H e rsh e y ’s, % s ...............  28
H u y le r  ................................ 36
Low ney, % s ...................  33
L ow ney, %s ...................  33
L ow ney, % s ...................  33
L ow ney, 5 lb. c an s  . . . .  33
V an  H o u ten , % s ........  12
V an H o u ten ,, % s ......... 18
V an H o u ten , %s ........  36
V an H o u ten , I s  ..........  65
W a n -E ta  ...........................  36
W ebb .................................. 33
W ilber, %s .....................  33
W ilber, % s .....................  32

COCOANUT 
D u n h am 's  p e r  Tb.

%s, 5Tb. case  ............ 30
%s, 51b. case  ...........  29
%s, 15R>. case  ............  29
%s, 15Tb. case  ............  28
Is , 15Tb. case  .............  27
%s & % s 15Tb. case  28
Scalloped G em s ...........  10
% s & % s p a ils  ...........16
B ulk, p a lls  .....................  14%
B ulk , b a r re ls  ...............  13%
B ak e r’s  B raz il Shredded  
10 6c pkgs ., p e r  c ase  3 60 
26 10c pkgs., p e r  c ase  3 60 
16 10c a n d  33 5c pkgs.,

p e r  case  .....................  2 60
C O F F E E S  RO A STED  

Rio
C om m on .........................  19
F a ir  .................................. 19%
Choice .............................. 20
F a n c y  .............................  21
P e a b e r ry  .....................  23

S an to s
Com m on .........................  20
F a ir  .................................. 20%
C hoice ...........................  21
F a n c y  .............................  23
P e a b e rry  ................... ... 23

M aracaibo
F a ir  .................................. 24
Choice .............................  25

M exican
Choice ................. .......... 25
F a n c y  ................... .. 26

G ua tem ala
F a ir  .................................. 25
F a n c y  ................................ 28

J a v a
P r iv a te  G row th  . . . .2 6 0 3 0
M andling  ......................31085

A ukola  ............................30032

M ocha
S h o rt B ean  ...............25@27
L ong B ean  ....................24@25
H . L. O. G..................26 @28

Bogota
F a ir  .................................  24
F an cy  .............................  26
E x ch an g e  M ark et, S teady  
Spo t M arket, S tro n g  

P ack ag e
N ew  Y ork B asis

A rbuck le  ...................  20 50
Lion .............................  21 5t>

M cL aughlin ’s XXXX 
M cL augh lin ’s X X X X  sold 

to  re ta ile rs  only. M ail all 
o rd e rs  d irec t to  W . F. 
M cL augh lan  & Co., C hicago 

E x tra c ts
H olland , % g ro  boxes 95
Felix , % g ro ss  ............. 1 15
H u m m el’s  foil, % gro. 85 
H u m m el’s  tin , % g ro . 1 43

C O N F E C T IO N E R Y  
S tick  C andy  P a ils

H orehound  ..........................8
S ta n d a rd  ...........................  8
S ta n d a rd , sm all ................8%
T w is t, sm a ll ......................9

C ases
Ju m b o  .................................... 8
Jum bo , sm all ...............  8%
B ig  S t i c k ............................ 8%
B oston  C ream  ................13

M ixed C andy
B ro k en  .............................. 8
C am eo ............................ ..1 2
C u t L o a f ................................ 9
F a n c y  ..........   10%
F ren c h  C ream  ..............9
G rocers .........   6%
K in d e rg a rte n  ....................11
L ead e r ...........   8%
M ajestic  ................................ 9
M onarch  ............................ 8%
N ovelty  .............................. 10
P a r is  C r e a m s ....................10
P rem io  C ream s ..............14
R oyal .................................. 7%
S pecial .............................. 8%
V alley  C ream s ................12
X  L  O .............................. 7

S pec ia lties
P a ils

A u to  K isse s  (b a s k e ts )  13 
B onnie  B u t te r  B ite s  ..1 6  
B u tte r  C ream  C orn  ..16  
C andy  C ra ck e rs  (b s k t)  15
C aram el D ice ................. 13
C ocoanut K ra u t  ...........14
C ocoanut W a f f l e s .........14
Coco M acaroons ...........16
Coffy T o f f y ........................14
D a in ty  M in ts  7 Tb. t in  15
E m p ire  F u d g e  ............... 14
F udge , P in e a p p le ........... 13
F udge , W a l n u t ................13
F udge , F ilb e r t .............18
F udge , Choco. P e a n u t 12 
F udge , H o n ey  M oon ..18  
Fudge, T o a s te d  C ocoa-

n u t ...............................  13
F udge , C h e r r y ..................14
F udge , C o c o a n u t ............13
H oneycom b C andy  . . . .1 5
K o k a y s ................................ 14
Iced  M a r o o n s ....................14
Iced G em s .......................  16
Iced  O ran g e  Je ll ie s  . . .1 3  
I ta l ia n  Bon B ons . . . . . .  13
M anchus .........................  13
M olasses K isses, 10

Tb. box  ........................13
N u t B u tte r  P u f f s ...........IS
S a lted  P e a n u ts  ............. 13

C hocolates
P a lls

A sso rted  C hoc....................16
A m azon C aram els  . . . .1 6
C ham pion  ......................... 12
Choc. C hips, E u re k a  ..18
C lim ax .................................13
E clipse . A sso rted  ..........15
E u re k a  C hoco lates  . . .1 6
F a v o rite  ............................16
Idea l C hoco lates ........... 13
K londike C hoco lates ..1 8
N abobs ..............................18
N ibble  SU cks ..................26
N u t W a fe rs  ....................  18
O coro Choc. C aram els  17
P e a n u t C l u s t e r s ........... 22
P y ram id s  ..........................14
Q u in te tte  ............................16
R eg in a  .............................. 11
S ta r  C hoco lates ..............18
S u p erio r Choc, ( lig h t)  18 

Pop C orn Goods 
W ith o u t p rizes.

C ra ck e r J a c k  ........... 3 25
G iggles. 5c pkg. cs. 3 50
O h M y 100s ...............  3 60

Cough D rops

P u tn a m  M en th a l . . .  1 00
S m ith  B ro s ................... 1 25

N U TS—W hole
lbs.

A lm onds, T a rra g o n a  19 
A lm onds, C alifo rn ia

so ft shell ...........
B raz ils  ...................  14 @16
M lb erts  ......................  @13%
Cal. No. 1 ...........
W a ln u ts  so ft shell @19 

W a ln u ts , C hilli . .  @16
T ab le  n u ts , fa n cy  14016 
P ecan s , m edium  . .  @13
P ecan s , ex. la rg e  @15 
H icko ry  N u ts , p e r  bu.

O hio ............................
C ocoanu ts  ............... ..
C h es tn u ts , N ew  Y ork  

8 ta to , p e r  bu. ..........

Shelled
No. l  S p an ish  Shelled  

P e a n u ts , N ew  . . 9 0  9% 
P e c an  H a lv es  . . .  @55
W alnu t H a lv es  ..36@ 38 
F ilb ert M ea ts  . . .  <a>30
A lican te  A lm onds @50
Jo rd a n  A lm onds . @60 

P e a n u ts
F an cy  H  P  S uns R aw  @6%

R o as ted  .............  @7%
H . P . Ju m b o , R aw  @7%

R oasted  .................  @8%
CRA CK ED  W H E A T

Bulk ...........................  31/
24 21b. p k g s ............... ".".2 5074

C RA C K ER S
N a tio n a l B iscu it C om pany 

B ra n d s  
B u tte r  

E x ce ls io r B u tte rs  
N BC S q u are  B u tte r s  . .  6%
S eym our R ound  ...........  |%

Sods
NBC Sodas ...................  g ^
P rem iu m  Sodas ...........  7 ^
S elect Sodas ............   8%
S a ra to g a  M a k e s ...........\ i
S a ltin e s  ...........................  jg

O y ster
N B C  P icn ic  O y ste rs  . .  6%
Gem  O y ste rs  ...................
Shell .................................. g

S w eet Goods
C ans a n d  boxes

A n im als  .........................  i f
A tla n tic s  A lso A sstd . . 12 
A vena  F r u i t  C akes  . . .  12 
B onnie Doon C ookies. .10
B onnie  L ass ie s  ...........  I t
B r ittle  F in g e rs  ...........  i t
C am eo B iscu it Choc.

(can s) .......................... 25
C am eo B iscu it A sstd .

(c an s) ...........................  26
C artw h ee ls  A sstd . . . . .  8%
C ecelia  B iscu it . . . . . .  16
C hocolate  B a r  (can s) 18
C hocolate  D r o p s ...........17
C hocolate  D rop  C en

te r s  .............................. i f
Choc. H oney  M n g e rs . 16 
Choc. R o se tte s  (c an s) 36
C rack n e ls  .......................  18
C ocoanut T a ffy  B a r  . .  13
C ocoanut D r o p s ........... 12
C ocoanut M acaroons . .  18 
O ocnut H oney  F in g e rs  12 
C ocnt H oney  Ju m b le s  12 
Coffee C akes  Iced  . . .  12 
E v e n tid e  M n g ers  . . . .  16
F am ily  Cookies .............  8%
F ig  C ak es  A sstd . . . . .  12
F ro s te d  C ream s ...........  8%
F ro s te d  G inger Cookies 8% 
F r u i t  L u n ch  Iced  . . . .  16 
G inger G em s P la in  . . . .  8% 
G inger G em s Iced  . . . .  9% 
G rah am  C rack e rs  . . . .  8 
G inger S n ap s  F am ily  . .8 %  
G inger S n ap s  N BC

R ound  ............................ 3
H ouseho ld  C ookies . . . . 8  
H ouseho ld  Cks. Iced, . . 9
H ippodrom e B a r  ......... 13
H oney  J u m b le s  ...........  18
Im p e ria ls  .......................... 3%
Ju b ile e  M ixed .............  16
L ad y  F in g e rs  Sponge ..3 0  
L eap  Y ear J u m b le s  . .  18 
L em on B iscu it S q u a re  8%
L em on W afe rs  ...........  17
Lem ona ......... . . . . . . . . .  •%
M ace C akes ...................  3
M ary  A nn  .....................  8%
M arshm allow  Cfe. Ck. 13 
M arshm allow  W a ln u ts  18
M e d o r a ............... ................3
M ottled  S q u a re s  . . . .  16 
N B C  H oney  C akes  . . .  13 
O a tm eal C ra ck e rs  . . . .  6
O range  G em s ...............  8%
P e n n y  A sso rted  .............  3%
P e a n u t G em s .................  8
P in eap p le  C akes .........  I f
R aisin  G em s .................  11
R everes  A ss td ....................16
Spiced G inger C akes  . .  8 
Spiced G inger C akes

Iced  ................................ 16
S u g a r M n g ers  .............  13
S u g a r  C rim p  ...................  8%
S u ltan a  F r u i t  B iscu it 16
T riu m p h  C a k e s .............16
V an illa  W a fe rs  ...........  17
W av e rley  .......................  19

In -e r-S sa l T ra d e  M ark  
Goods

p e r  dos.
B aro n et B iscu it ........... 31 00
B rem n e rs  B tr  W afs. 1 00
C am eo B iscu it ........... 1 60
C heese S andw ich  . . . .  1 00 
C hoco late  W a fe rs  . . .  1 00 
E x ce ls io r B u tte r s  . . . .  1 00
M g N ew to n  ...................  1 66
M ve O ’c lo c k  T e a  Boot. 1 66 
G inger S n ap s  N B C  . .  1 66
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6 8 9 10 11
G rah am  C ra ck e rs  Red

L abe l 10c s i z e ...........1 00
L em on S naps  ...............  50
O y ste re tte s  ...................  50
P rem iu m  Sodas ........... 1 00
R oyal T o a s t .................  1 00
S a ra to g a  F la k e s  ......... 1 50
Social T e a  B iscu it . .  1 00 
S. S. B u tte r  C rack e rs  1 50
U needa  B iscu it ...........  50
U n eed a  G inger W a fe r  1 00
V an illa  W afe rs  ...........1 00
W a te r  T h in  B iscu it . .  1 00 
Zu Zu G inger S n ap s  . .  50
Z w ieback  .......................  1 00

O th er P a c k ag e  Goods 
Barnum ’s A nim als . .  50
C hocolate  T okens  -----2 50
B u tte r  C rack e rs  N BC 

F am ily  P a c k ag e  . . .  2 50 
Soda C rack e rs  N BC 

F am ily  P a c k ag e  • • • 2 50
F ru i t  C ake  ...................  3 uo

In Special T in  P ack ag es  
p sr aoz.

F e s tin o  ...........................  2 50
N ab isco  25c ................... 2 50
N abisco , 10c ................. 1

In  bulk , p e r  tin
N ab isco  ...........................  J ![§
F e s tin o  ...............................&S?
B en t’s  W a te r  C rack e rs  1 40

CREAM  TA R TA R
B arre ls  o r d ru m s ......... 33
B oxes .................................  ,2
S q u are  C ans ...................
F a n c y  C addies ...............  41

D R IED  FR U IT S  
A oples

E v ap o r’ed, C hoice b u lk  09 
E vapor’ed, F a n c y  pkg.

A prico ts  ______
C alifo rn ia  ...............  18@15

C itron
Corsican .....................  10

C u rra n ts
Im p o rted  l ib .  p k g ..........
Imported, bulk .........

P e ach es
M uirs—Choice, 251b. . .  7% 
M uirs—F an cy , 2510. . .
F ancy , P eeled , 25Tb. ..1»  

Peel 101,
Lem on, Am erican -----
Orange, A m erican -----

R aisin s
C luster, 20 c a r to n s  ■••2 25 
Loose M usca tels, 4 Cr. 7% 
Loose M u sca tels, 3 Cr. 7% 
L. M. Seeded, 1 lb . 8%@9 

C alifo rn ia  P ru n es  
90-100 251b. boxes . .@ »% 
80- 90 251b. boxes . .@ 7 %  
70- 80 251b. boxes ■-@ |%  
60- 70 251b. boxes • •@ 2 %  
50- 60 251b. boxes ..@ 10%  
40- 50 251b. boxes ..@ 11%  

f a r i n a c e o u s  g o o d s  
Beans

California L im a .........
Michigan Lim a - ---------  *<
M ed. H a n d  P ick ed  . .2  25 
Brown Holland . . . . .  l  

F a rin a
25 1 lb  P ackages ........ 1 5 0
B ulk , p e r  100 lbs. . . . . «  00 

O rig inal H olland R usk 
P ac k ed  12 ro lls to  c o n ta in e r 
3 c o n ta in e rs  (40) rolls 3 20 

H om iny
Pearl, 100 lb. sack . .  2 00 
M accaronl and V erm icelli 

D om estic, 10 lb. box . .  60
Im ported, 25 lb. box . .  2 50 

P ea rl B arley
C h es te r  ...........................  3
Em pire ...........................

P eas
G reen, W isconsin , bu. 1 75 
G reen, Scotch , bu. . .1  75
Split, lb ................................ 6

Sago
E a s t  In d ia  .......................  4J*
G erm an , sac k s  --------  4%
German, broken pkg. 

T ap ioca
F lake , 100 lb . sack s  . .  4% 
P e a rl, 100 lb. sac k s  . .  4%
P e a rl, 36 p k g s ...............  2 - 5
M inute , 36 p k g s ............. 3

f i s h i n g  t a c k l e

% to  1 In ............................ «
1% to  2 in .........................  7
1% t0 2 In................. - 9
1% to  2 in ......................... 11

8 In ........................................ 20
C otton  L ines

No. 1, 10 fe e t ................. 5
No. 2, 15 fe e t ................. 7
No. 3, 15 fee t ..................  »
No. 4, 15 fe e t ................. 10
No. 5, 15 fe e t ................  11
No. 6, 15 fe e t ................  l^
No. 7, 15 fe e t ................  1»
No. 8, 15 fe e t ................  J®
No. 9, 15 fe e t ............. 20

L inen  L ines
Sm all .................................  20
M edium  .........................
L a rg e  ...............................  34

Poles
B am boo, 14 ft. ,  p e r  doz. 55 
Bam boo, 16 ft., p e r doz. 60 
B am boo. 18 ft. ,  p e r doz. 8,0

FLA VO RIN G  E X T R A C TS 
J en n in g s  D C B rand  

T e rp en e less  E x t r a c t  Lem on 
No. 1 F  box, p e r  doz. 75 
No. 2 F  box, p e r  doz. 90 
No. 4 F  box, p e r  doz. 1 75 
No. 3 T ap er, p e r  doz. 1 75 
2 oz. F la t,  F  M p e r  dz. 1 5o 

J e n n in g s  D C B rand  
E x t r a c t  M exican  V anilla  

No. 1 F  Box, p e r  doz. 90 
No. 2 F  Box, p e r  doz. 1 
No. 4 F  Box, p e r  doz. 2 
No. 3 T ap e r, p e r  doz. 2 
2 oz. F la t  F  M  p e r  dz. 2

FLO U R  AND F E E D  
G rand  R ap ids G ra in  

M illing  Co.
W in te r  W h ea t

P u r ity  P a te n t  .............  5
Seal o f M in n eso ta  . .  4 80
S u n b u rs t .......................  4 80
W izard  F lo u r  ...............  4 70
W izard  G r a h a m ...........4 80
W iz ard  G ran . M eal 4 40 
W izard  B u ck w h ’t  c w t 3 40
R ye .................................... 4 40

V alley  C ity  M illing  Co.
L ily  W h ite  ...................  5 10
L ig h t L o a f ...................  4 60
G ra h a m  .......................  2 00
G ran en a  H e a lth  ...........2 10
G ran . M eal ....................2 00
B olted  M ed....................  1 90

V oigt M illing  Co.
G rah am  .........................  4 30
V oig t’s C re scen t ........... 5 10.
V oig t’s F lo u ro ig t ......... 5 10
Voigtfsi H y g ien ic  . . . . 4  30
V oigt’s  R oyal .................5 50
C olum bian  .....................  4 80
C alla  L ily  ............... .. 4 60
W atso n -H ig g in s  M illing Co. 
P e rfec tio n  B u ck w h ea t

F lo u r  ............................ 6 00
P e rfec tio n  F lo u r  . . . .  5 »0
T ip  T op  F lo u r  ...........  4 60
Golden S h ea f F lo u r  . .  4 10 
M arsh a ll’s  B es t F lo u r  4 65 

W orden  G rocer Co.
W izard  F lo u r  ...............  4 70
Q uaker, p a p e r  ............. 4 90
Q uaker, c lo th  ...............  5 00
Q u ak er B u ck w h ea t bbl. 5 50 

K an sa s  H ard  W h ea t 
W orden  G rocer Co. 

A m erican  E ag le , % s . .5  10 
A m erican  E ag le ,, % s . .5 00 
A m erican  E ag le , % s . .4  90 

S pring  W h ea t 
Roy B ak e r

Golden H o rn , fam ily  4 80 
G olden H orn , b a k e rs  4 75
W isconsin  R ye ........... 3 60

Ju d so n  G rocer Co.
Q ereso ta , % s ............... 5 30
C ereso ta , 4 s  ............... 5 40
C ereso ta , % s ............... 5 50

H ID E S  A N D  P E L T S  
Hides

G reen, N o. 1 ..............  12
G reen, N o. 2 ..............  11
C ured, No. 1 ..............  13%
C ured, N o. 2 ............... 12%
C alfsk in , g reen , No. 1 15 
C alfsk in , g reen . No. 2 13% 
C alfsk in , cu red . No. 116
C alfsk in , cured . No. 

Pelts
2 14%

25 Old W ool ............... 60@1 25
25 L am b s  ................. 50 0 1  00
00 S h ea rlin g s  ......... 50@1 00
00 T allow

No. 1 ....................... @ 5
& No. 2 .....................

Wool
@ 4

U nw ashed , m ed. . . @18
10 U nw ashed , fine . . @13

HORSE  
P e r  doz..........

R A D IS H
90

Jelly
5tb. pa lls , p e r  doz. . .  2 40 

151b. pa ils , p e r  p a il . .  55 
301b. pa ils , p e r  p a il . . . 1  00 

J E L L Y  GLASSES  
% pt. in  bbls., p e r  doz. 15 
% p t. in  bbls., p e r  doz. 16 
8 oz. capped  in  bbls.

p e r doz.............................  18
M A C A R O N I.

U ncle S am  M acaroni Co. 
M acaron i, 24 10c pkgs. 1 70 
S p ag h e tti. 24 10c pkgs. 1 70 
V erm icelli, 24 10c p k g s  1 70 
C urve  C uts, 24 10c

p k g s .............................  1 7o
A lphabets , 24 10c pkgs. 1 70 
K u rl C uts, 20 lb . p a ils  1 35 
K u rl C uts, 25 lb . p a ils  1 37 
K u rl C u ts . 60 lb . p a ils  2 40 
E g g  N oodles, 24 10c

p k g s .............................  1 80
B u lk  M acaron i, 10 lb.

b o x e s .................. 78
B u lk  S p ag h e tti, 10 lb .

boxes .......................  75
H o te l H ook, fibre bxs. 1 00

M A P L E IN E
2 oz. b o ttle s , p e r  doz. 3 00 
1 oz. b o ttle s , p e r  doz. 1 75 

M IN C E  M E A T  
P e r case  .........................  2 85

M OLASSES  
N ew Orleans

F an cy  O pen K e ttle  . . . .  42
Choice ................................ 35
Good .................................... 22
F a ir  ...................................... 20

H a lf  b a rre ls  2c e x tra
Red H en , No. 2%
R ed H en, 
Red H en

1 75
No. 5 ......... 1 75
No. 10

% lb.
M U S TA R D  

6 lb. box . .

1 65

16

W orden  G rocer Co. 
W ingold , % s c lo th  . . . . 5  45 
W ingold , %s c lo th  . . . . 5  35 
W ingold , % s c lo th  . . . 5  25 
W ingold  % s p a p e r  . .5  30 
W ingold  % s p a p e r  . .5  25 
B ak e rs ’ P a te n t  ........... 5 10

W y k es & Co.
.sleepy E y e , % s c lo th  5 40 
S leepy E ye. % s c lo th  5 30 
S leepy E ye, % s c lo th  5 20 
S leepy E ye , % s p a p e r  5 20 
Sleepy E y e , % s p a p e r  5 20

Meal
B olted  ...........................  4 20
G olden G ra n u la te d  . .  4 40

W h ea t
N ew  R ed  ......... ...........  95
N ew  W h ite  .....................  95

Oats
M ichigan  c a r lo ts  ......... 45
L ess  th a n  c a r lo ts  . . . .  47

Corn
C arlo ts  .............................  75
L ess  th a n  c a r lo ts  . . . .  77

H ay
C arlo ts  ............................ 18 00
L ess  th a n  c a r lo ts  . . .  19 00 

Feed
S tre e t  C ar Feed  ...........  33
No. 1 C orn & O a t F eed  33
C racked  c o r n ...................  32
C oarse  co rn  m eal ......... 32

f r u i t  j a r s
M ason, p ts ., p e r  gro . 4 55 
M ason, q ts ., p e r  gro . 4 96 
M ason, % ga l. p e r  gro. 7 30 
M ason, can. tops, g ro .. 1 65 

G E L A T IN E
Cox’s, 1 doz. la rg e  . .  1 45 
Cox’s, 1 doz. sm all . . .  90
K n o x ’s  S park ling , doz. 1 25 
K nox’s  Spark ling , g r. 14 00 
K n o x ’s A cidu’d  doz. 1 25
N elson’s ...........................  1 50
O xford ................................ 75
P ly m o u th  Rock, P hos. 1 25 
P ly m o u th  Rock. P la in  90

g r a i n  b a g s
B road  G auge  ...................  18
A m oskeag  .........................  19

Herbs
S age  .................................... I f
H ops ............   J5
L a u re l L eav es  . . . . . . . . .  15
S en n a  L eav es  .................  25

O LIV E S
Bulk, 1 ga l. kegs  1 00@1 10 
Bulk, 2 gal. kegs 95 @ l  to  
Bulk, 5 gal. kegs  90@1 10
Stuffed, 5 oz....................... 90
Stuffed, 8 oz..................  l  25
Stuffed, 14 oz..................... 2 25
P itted  (n o t s tu ffed)

14 oz...........................  2 25
M anzanilla , 8 oz..............  90
L unch , 10 oz..................  1 35
L unch , 16 oz..................  2 25
Q ueen, M am m oth , 19

oz...................................4 25
Q ueen, M am m oth , 28

oz.................................. 5 75
Olive Chow, 2 doz. cs.

p e r doz........................ 2 25
P IC K L E S

M edium
B arre ls , 1,200 co u n t . .  7 75 
H a lf bbls., 600 co u n t 4 38
5 gallon  kegs ............... 1 90

Sm all
B arre ls  .........................  9 50
H a lf b a rre ls  .............  5 25
5 gallon  kegs  ...........  2 25

G herk ins
B arre ls  ...........................  14 50
H a lf b a rre ls  ...................  7 75
5 gallon  kegs .................

S w eet Sm all
B a rre ls  .......................  16 50
H a lf b a rre ls  ...............  8 75
5 gallon  k eg s  ........... 3 50

P IP E S
Clay, No. 216, p e r  box 1 75 
Clay, T . D. fu ll co u n t 60
Cob ...................................... 90

PLA YIN G  CARDS 
No. 90, S te am b o a t . .  75 
No. 15, R ival a sso rte d  1 25 
No. 20, R over, e n am ’d. 1 50
No. 572, Special ........... 1 75
No. 98 Golf, s a tin  fin. 2 00
No. 808, B ic y c le ...........2 00
No. 632 T o u rn ’t  w h is t 2 25

p o t a s h
B a b b itt’s, 2 doz...........  1 75

PR O V ISIO N S 
B arre led  P o rk

C lear B a c k ___ 21 00@21 60
Short C u t C lear 19 00@19 60
B ean  ...............  19 00@19 50
B risk e t, C lear 26 00@ 27 00
P ig  .................................... 23 00
C lear F am ily  ............... 26 00

D ry S a lt M eats 
S  P  B ellies .........14%@15

L ard
P u re  In tie rce s  11% @12 
C om pound L a rd  8%@ 9 
80 Tb. tu b s  . . . .  ad v an ce  %
60 lb  tu b s  . . . .  ad v an ce  %
50 lb. t in s  . . . .a d v a n c e  %
20 lb. pa ils  . . . .a d v a n c e  %
10 lb . p a ils  . . . .a d v a n c e  %
5 Tb. pa lls  . . . .a d v a n c e  1

8 Tb p a l l s ___ ad v an ce  1
Sm oked M eats 

H am s, 12 lb. av. 19@ 19% 
H am s, 14 lb. av . 18%@19 
H am s, 16 Tb. av . 15%@16 
H am s, 18 Tb. av . 16 @16% 
H am , d ried  beef

se ts  .................  29 @30
C alifo rn ia  H a m s  12 @12% 
P icn ic  Boiled

H a m s .................19% @20
Boiled H a m s  . . 2 3  @24 
M inced H am  . .  14 @14% 
B acon  ...............  17 @25

S ausages
B ologna .............  11%@12
L iv e r  .................  9% @10
F ra n k fo r t  . . . . . .  12%@13
P o r k ......................... 13 @14
V eal .................................  11
T ongue  ................................ 11
H eadcheese  ...................  10

B eef
B oneless ......... 20 00@20 50
R um p, new  ..24  00@24 50 

P ig ’s F e e t
% b b ls ...............................  1 05
% bbls., 40 lb s ............... 2 10
% bb ls ................................ 4 25
1 b b l.................................... 8 50

T ripe
K its , 15 lb s .......................  90
% bbls., 40 lb s ......................... 1 60
% bbls. 80 lb s ..........................3 00

C asings
H ogs, p e r  % .................  35
Beef, rounds, s e t . .  18@20 
Beef, m iddles, s e t . .  80@85 
Sheep, p e r  bund le  . .  85

U ncolored B u tte rln e  
Stolid D a iry  . . . .  12 @16 
C o u n try  Rolls ...12% @ 18 

C anned  M eats
C orned beef, 2 Tb.......... 4 65
C orned beef, 1 Tb..........2 40
R o as t beef, 2 lb .......... 4 65
R o as t beef, 1 Tb..................... 2 40
P o tted  M eat, H am

F lav o r, % s ...........  55
P o tted  M eat, H am

F lav o r, % s ........... 95
D eviled M eat, H am

F lav o r, % s ...........  55
D eviled M eat, H am

F lav o r, % s .............  95
P o tted  T ongue, % s . .  55
P o tted  T ongue, %s . .  95

RICE
F a n c y  ...................  6%@7
J a p a n  S ty le  ........... 5 @5%
B roken  ...................  3% @4%

R O LLED  OATS 
Rolled A vena, bbls. . .5  25 
S tee l Cut, 100 Tb. sk s  2 50
M onarch , bb ls ...............  4 85
M onarch , 90 Tb. sks. 2 30 
Q uaker, 18 R eg u la r . . .  1 45 
Q uaker, 20 F am ily  . .  4 00 

SALAD D RESSIN G
Colum bia, % p t ................. 2 25
Colum bia, 1 p in t  . . . .  4 00 
D u rk ee ’s, la rg e  1 doz. 4 50 
D u rk ee ’s, sm all, 2 doz. 5 25 
S n id e r’s, la rge , 1 doz. 2 35 
S n id e r 's  sm all, 2 doz. 1 35 

SA L E R A T U S 
P ack ed  60 lbs. in box 

A rm  an d  H a m m e r . .  3 00 
W y an d o tte , 100 % s . .  3 00 

SAL SODA
G ranu la ted , bb ls ............... 80
G ran u la ted , 100 lbs. cs. 90
G ran u la ted , 36 pkgs. . .  1 25

SA L T
Com m on G rades

100 3 Tb. sack s  ........... 2 60
70 4 lb. sac k s  ........... 2 40
60 5 lb. sack s  ........... 2 40
28 10 lb. sac k s  ........... 2 25
56 lb. sack s  .........  40
28 lb. sac k s  .........  20

W arsaw
56 Tb. d a iry  in d rill bags 40 
28 tb . d a iry  in  d rill b ag s  20 

S o lar Rock
56 Tb. sack s  ...................  26

Com m on
G ran u la ted , F in e  ......... 1 05
M edium , F in e  ............... 1 10

SA L T FISH  
Cod

L arge , w hole . .  @ 9
Sm all, w hole . .  @ 8 %
S tr ip s  o r  b ric k s  . 9@13
P ollock  ...............  @ 5 %

H alib u t
S tr ip s  .............................  18
C hunks ...........................  19

H olland H erring  
Y. M. w h. hoop bbls. 10 50 
Y. M. w h. hoov % bbls. 6 00 
Y. M. w h. hoop kegs 65 
Y. M. w h. hoop M ilchers

kegs  .............................  70
S ta n d a rd , b b ls ............... 9 25
S ta n d a rd , % bbls. . .  4 88
S ta n d a rd , kegs  ...........  56

T ro u t
No. 1, 100 lbs...................7 50
N o. 1, 40 lbs. ...........  2 25
N&  1, 10 l b s . ...............  90
No. t  3 Iba. ...................  76

Mackerel
M ess, 100 lbs....................17 00
M ess, 40 lbs................... 7 20
M ess, 10 lb s ................... 1 90
M ess, 8 lbs................... 1 60
No. 1, 100 lbs....................16 00
No. 1, 40 lb s .....................6 80
No. 1, 10 lbs................... 1 80

W hitefish

Young Hyson
Choice .......................  28
F a n c y  .........................  45

Oolong 
M edium  
C hoice 

F an cy

Form osa ,
F o rm osa ,
Fo rm osa ,

. .25028  

. .32@35 
. 5 0 0  60

English Breakfast
100 lb s ............................. . .  9 75 Congou, M edium  . . .25030

50 lbs................... . . . . .  5 25 Congou, Choice . . . .30035
10 lbs........................... . .  1 12 Congou, F a n c y  . . . .40060
8 lb s ........................... 92 Congou, E x . F an cy 60@80100

40
lbs............................
lbs ............................

. .  4 65 

. .  2 10 Ceylon
10 lb s ........................... 75 P ekoe, M edium  . . . ■ 28@30

8 lb s ........................... 65 D r. Pekoe, Choice . .30035
SEEDS

F low ery  O. P . F a n c y  40@50

A nise ...............................  14
C anary , S m y rn a  ......... 7%
C araw ay  .........................  10
Cardom om , M alab a r 1 20
C elery .............................  50
H em p, R u ss ian  ........... 5
M ixed B ird  ...................  5
M usta rd , w h ite  ...........  8
P oppy  ............................ 9
R ape .................................  5 %

SH O E BLACKING 
H andy  Box, la rg e  3 dz. 3 50 
H an d y  Box, sm all . .  1 25 
B ixby’s R oyal Po lish  85 
M iller’s  C row n Po lish  85

S N U F F
Scotch , in b lad d ers  . . . .  37
M accaboy. in j a r s ........... 35
F ren ch  R appie  in ja r s  . .  43

SODA
B oxes ................................... 5%
K egs, E n g lish  ................  4%

S P IC E S  
W hole Spices 

A llspice, J a m a ic a  . .  9@10 
Allspice, Ig G arden  @11 
Cloves, Z an z ib a r . .  @22
C assia, C an ton  ___ 14@15
C assia, 5c pkg. dz. @25 
G inger, A frican  . . .  @ 9%
‘lin g e r , Cochin . . . .  @14%
M ace, P e n a n g ......... @70
M ixed, No. 1 ........... @17
M ixed. No. 2 ........... @16
M ixed, 5c pkgs. dz. @45
N utm egs, 70180 ___  @30
N u tm eg s, 105-110 . .  @25
P epper, B l a c k ......... @15
P epper, W h i t e ......... @25
P epper, C ayenne . .  @22
P a k rik a , H u n g a rian

P u re  G round In 
A llspice, J am a ic a  
Cloves, Z an z ib a r . .  
C assia, C an ton  . . . .  
G inger, A frican  . . .
M ace, P en a n g  ........
N u tm e g s ...................
P epper, B lack  .........
P epper, W h i t e .........
P epper, C ayenne . .  
P a p rik a , H u n g a rian

Bulk
@14
@29@20
@17
@75
@35
@19
@27
@24
@45

STA R CH
Corn

K ingsford , 40 lbs. . .  
M uzzy, 20 lib . pkgs. 

K ingsford
S ilver Gloss, 40 lib . 
M uzzy. 40 lib . pkgs. 

Gloss
S ilver Gloss, 16 31bs. 
S ilver Gloss, 12 61bs.

48 lib .
Muzzy

p ack ag es  . . . . . .  5
16 31b. p ack ag es  . . . . . .  4%
12 61b. p ack ag es  . . . . . .  6
501b. boxes ................. . . .  3%

SYRUPS
Corn

B a rre ls  .........................  32
H a lf  b a rre ls  ...............  3d
Blue K aro , No. 2 . . . .  1 90 
B lue K aro , No. 2% . .  2 30 
B lue K aro , No. 5 . . .  2 25 
Blue K aro , No. 10 . . . .  2 15
Red K aro , No. 1 % ___ 3 60
Red K aro , No. 2 ___ 2 15
R ed K aro , No. 2% . .  2 55 
Red K aro , No. 5 . . . .  2 50 
R ed K aro , No. 10 . . . .  2 40 

Pure Cane
F a ir  .................................  16
Good .................................  20
Choice .............................  25

T A B L E  SAUCES
H alford , la rg e  .............  3 75
H alfo rd , s m a l l ...............2 25

T E A
Uncolored Japan

M edium  .....................  20@25
Choice .......................  28@33
F a n c y  .......................  {36045
B ask e t-fired  M ed’m  28030 
B ask e t-fired , Choice 35037 
B ask e t-fired , F 'ancy 38@45
No. 1 N ibs ............... 30032
S iftings, b u lk  ..............9010
S iftings, 1 Tb. pkgs. 12@14 

G un p o w d er
M oyune, M edium  ..28@ 33 
M oyune, C hoice . .  .35@4u 
M oyune, F 'ancy . . . .5 0  @60 
P in g  Suey, M edium  25@30 
P in g  Suey, Choice . .3 5 0 4 0  
P in g  Suy, F a n c y  . .46 @60

TOBACCO 
F ine C u t

B lot .................................  i  46
Bugle, 16 oz...................... 3 84
Bugle, 10c .................  11 00
D an P a tc h , 8 a n d  16 oz. 32
D an P a tc h , 4 oz.......... 11 52
D an P a tc h , 2 oz...........5 76
F a s t  M ail, 16 oz...........7 80
H ia w ath a , 16 oz............  60
H iaw ath a , 5c ............... 5 40
M ay F low er, 16 oz..........9 36
No L im it, 8 oz...............1 80
No L im it, 16 oz.............. 3 60
O jibw a, 8 an d  16 oz. 40
O jibw a, 1 0 c ...................H  10
O jibw a. 5c .....................  l  85
P e to sk ey  Chief, 7 oz. 2 00 
P e to sk ey  Chief, 14 oz. 4 00 
P each  an d  H oney, 5c 5 76
Red Bell, 16 oz................. 3 96
Red Bell, 8 foil ..........  1 98
S terling , I ,  & D  5c . .  5 76 
S w eet C uba, c a n is te r  9 16
Sw eet C uba, 5c ........... 5 76
S w eet Cuba, 1 0 c ........... §5
S w eet Cuba, 1 lb. tin  4 50 
S w eet C uba, % lb. foil 2 25 
Sw eet B urley , 5c L& D 5 76 
S’w eet B urley , 8 oz. . .  2 45 
Sw eet Burley, 16 oz. . . 4  90 
S’w eet M ist, % gro. . .  5 70
Sw eet M ist, 8 oz.......... 11 10
S w eet M ist, 8 oz........... 35
T eleg ram , 5c ............... 5 76
T iger, 5c .......................  6 00
T iger, 25c can s  ........... 2 35
U ncle D aniel, 1 Tb . . .  60 
Uncle D aniel, 1 oz. . .  5 22

Plug
Am. N avy, 16 oz...........  32
Apple, 10 lb. b u t t  ......... 38
D rum m ond N a t. Leaf, 2

a n d  5 lb.......................  60
D rum m ond N a t. L eaf

p e r doz.......................... 96
B a ttle  Ax .......................  28
B racer, 6 a n d  12 lb. . .  30
B ig Four, 6 a n d  16 lb. 32
Boot Jac k , 2 lb ..............  90
B oot Jack , p e r  doz. . .  90
Bullion, 16 oz...................  46
C lim ax, Golden T w ins  48
C lim ax 14% oz...............  44
Clim ax, 7 oz....................... 47
D ays’ W ork . 7 & 14 lb. 37 
C rem e de M enthe, lb. 62 
D erby, 5 lb. boxes . . . .  28
5 B ros., 4 lb ....................... 66
F o u r R oses, 10c .............  90
G ilt Edge, 2 lb ..................  50
Gold Rope, 6 & 12 lb. 58 
Gold Rope, 4 & 8 lb. 58 
G. O. P ., 12 & 24 lb. . .  40
G ran g e r T w ist, 6 lb. . .  46
G. T . W „ 10 lb. *  21 lb . 36 
H orse  Shoe, 6 & 12 lb. 43 
H oney  D ip T w ist, 5&10 45
Jo lly  T a r, 5 & 8 lb ..........  40
J . T ., 5% & 11 lb. . .  35
Q en tucky  N avy , 12 lb. ..32  
K eystone  T w ist, 6 lb. 45
K ism et, 6 lb ....................... 48
M aple Dip, 20 oz...........  28
M erry  W idow , 12 lb. . .  32
N obby Spun Roll 6 & 3 58
P a rro t, 12 lb ............. .. 24
P a tte r s o n ’s  N a t. L ea f 93 
P eachey , 6-12 & 24 lb. 40
P icn ic  T w ist, 5 lb..........  45
P ip e r H eldsick , 4 & 7 lb. 69 
P ip e r  H eidsick , p e r  doz. 96 
Polo, 3 doz., p e r  doz. 48
R edicu t, 1 2-3 oz..............  38
S crapp le , 2 & 4 doz. . .  48
S h e rry  Cobbler, 8 oz. . .  32
S p ear H ead , 12 oz..........  44
S p e a r H ead , 14 2-3 oz. 44
S p ea r H ead , 7 oz........... 47
Sq. D eal, 7, 14 a n d  28 lb. 30 
S ta r , 6, 12 & 24 lb. . .  43
S ta n d a rd  N avy , 7%, 15

& 30 lb ............................... 34
T en  P enny , 6 & 12 lb. 35 
T ow n T alk , 14 oz. . .  31 
Y ankee G irl, 12 & 24 30

Scrap
All Red, 5c ...................  5 76
Am. U nion S c rap  . . . .  5 40
B ag  P ipe , 5c .................  5 88
C u tlas, 2% oz...................  26
Globe S crap , 2 oz...........  30
H ap p y  T h o u g h t, 2 oz. 30 
H oney  Com b S crap , 6c 5 76 
H o n est S crap , 5c . . . .  1 55 
M ail P ouch , 4 doz. 5c 2 00
Old Songs, 5c ............... 5 76
Old T im es, % gro. . .  5 50 
P o la r  B ear, 5c, % gro. 5 76 
R ed B and , 5c % gro . 5 76 
R ed  M an  S c rap  5c . .  1 42
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S ure  Shot, 5c 1-6 gro.

P each y  Scrap , 5c . . . .
U nion W o rk m an  2^4

Sm oking
All L eaf, 2% & 7 oz.
BB, 3% oz.......................  6
BB, 7 oz........................... 12 00
BB, 14 oz......................... 24 00
B agdad, 10c tin s  . . . .
B adger, 3 oz...................
B adger, 7 oz.................
B anner, 5c ...................
B anner, 20c ...................
B anner, 40c .................
Bfelwood, M ix ture , 10c 
B ig Chief, 2 % oz. . .
B ig Chief, 16 oz...........
Bull D urham , 5c ......... 5 85
Bull D u rh am , 10c .
Bull D u rh am , 15c .
Bull D urham , 8 oz.
Bull D u rh am , 16 oz.
B uck H orn , 5c . . .
B uck H o rn , 1 0 c -----
B ria r  P ipe, 5c . . . .
B r ia r  P ipe, 10c . . .
B lack  Sw an, 5c ........... 5
B lack  Sw an, 14 oz
Bob W h ite , 5c ........... 6 00
B ro therhood , 5c ...........
B ro therhood , 10c — . 
B ro therhood , 16 oz. . .
C arn iva l, 5c ...................
C arn iva l, % oz...............
C arn iva l. 16 oz...............
C ig a r C lip 'g . Jo h n so n  
C igar C lip 'g. S eym our 
Id e n tity , 3 & 16 oz.
D arby  C igar C u ttin g s  
C o n tin en ta l C ubes, 10c 
C orn C ake, 14 oz. .
C orn Cake, 7 oz. .
C orn Cake, 5c .........
C ream , 50c pa ils  .
C uban S ta r, 5c foil 
C uban S ta r , 16 oz pails  3
C hips, 10c .....................
D ills B est, 1% oz..........
D ills B est, 3% oz. . . .
D ills B est, 16 oz..........
D ixie K id, 5c ...........
D uke’s M ix., 5c ...........
D uke’s Mix, 10c . . . .
D uke’s  C am eo, 5c . .
D rum , 5c .......................
F . F . A. 4 oz ..................
F . F- A. 7 oz...............
F ash io n , 5c ...................
F ash io n , 16 oz...............
F ive  B ros., 5c ...........
F ive  B ros., 10c ...........
F ive  c en t cu t P lu g . .
F  O B  10c ...................  11
F o u r R oses, 10c . . .
Full D ress, 1% oz 
G lad H and , 5c . . .
Gold B lock, 10c . . .
Gold S ta r , 50c pail 
G all & A x N avy,
G row ler, 5c .............
G row ler, 10c ...........
G row ler, 20c .........
G ian t, 5c .................
G ian t, 40c .................
H an d  M ade, 2% oz
H aze l N u t. 5c .............. •>
H oney  D ew, 10c 
H u n tin g , 5c . . . .
I  X  L , 5c ...........
I  X  L ,, in  pails  
J u s t  S u its, 5c . .
J u s t  S u its. 10c .
K lin  D ried , 25c 
K in g  B ird , 7 oz.
K in g  B ird, 10c ............  11 ->2
K in g  B ird , 5c . . . .
L a  T u rk a , 5c . . . .
L ittle  G ian t, 1 lb.
L ucky  S trik e , 10c 
L e  Redo, 3 oz. .
L e Redo, 8 & 16 
M yrtle  N avy , 10c
M yrtle  N avy, 5 c ............. 5 76
M ary land  Club, 5c . . .  50
M ayflow er, 5c ............... 5 76
M ayflow er, 10c ............. 96
M ayflow er, 20c ............. 1 92
N ig g er H a ir , 5c ........... 6 00

-----  - -  10 70
5 40

10 56 
48

11 52

48
5 76

. 5 76

. 5 76
5 76
6 00

30
6 00

12 00
24 00
11 52
5 04

11 52
5 76
1 60
3 20

94
6 00

30
5 85

11 52
17 28

. 3 60

. 6 72
5 76

h 52
6 00

12 00
5 76
3 50
6 00
6 00

11 10
5 05

. 5 70
39
40
30
30
30

5 4 50
lo 90
. 2 55
. 1 45
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s 3 72
10 30

79

48
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11 52
5 76
5 76
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h 52
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94
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. 5 76
12 00

38
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. 3 90
. 6 00
12 00

. 2 45
. 2 16
11 52

76
. 5 76

28
96

10 80 
38 

11 52

N igger H a ir , 10c 
N ig g e r H ead , 5c . . .  
N ig g er H ead , 10c . . .
N oon H our, 5c ..........
Old Colony, 1-12 gro
Old Mill, 5c ................... 5 76
Old E n g lish  C urve l% oz. 96
Old Crop 5c ...................  5
Old Crop, 25c ...............
P . S., 8 oz. 30 lb. cs.
P . S.. 3 oz., p e r  gro. 5
P a t  H an d , 1 oz..............
P a tte r s o n  Seal, 1% oz. 
P a tte rs o n  Seal, 3 oz. . .  
P a tte rs o n  Seal, 16 oz. 5 
P ee rle ss , 5c 
P ee rle ss , 10c c lo th

620 
19 
70 
63 
48 
96 
00 
76 

11 52
P eerle ss , 10c p a p e r  ..10  80
P eerle ss , 20c ........... 2 04
P eerle ss , 40c ...........  4 08
P laza , 2 gro. c s ..........  5 76
P low  Boy, 5c ...........  5 76
P low  Boy, 10c ............  11 40
Plow  Boy, 14 w ...................4 7fl
P ed ro , 10c ................. 11 93
P r id e  of V irg in ia , 1% 77
P ilo t, 6c ..............................5 7«

P ilo t, 7 oz. doz...........  1 05
P ilo t, 14 oz. doz...........2 10
P rin ce  A lbert, 5c . . . .  48
P rin ce  A lbert, 10c . . . .  96
P rin ce  A lbert, 8 oz. . .  3 84 
P rin ce  A lbert, 16 oz. . .  7 44 
Q ueen Q uality , 5c . . . .  48
Rob Roy, 5c foil . . . .  5 76 
Rob Roy, 10c g ro ss  ..1 0  52
Rob Roy, 25c doz.......... 2 10
Rob Roy, 50c doz.......... 4 10
S. & M., 5c g ross . . . .  5 76 
S'. & M., 14 oz., doz. . .  3 20 
Sold ier Boy, 5c g ro ss  5 76 
S o ld ier Boy, 10c . . . .  10 50
S oldier Boy, 1 lb .......... 4 75
S w eet C aporal, 1 oz. . .  60
S w eet L o tus, 5 c ........... 6 00
S w eet L o tus, 10c . . . .  12 00 
Sw eet L o tus, p e r  dz. 4 35 
Sw eet Rose, 2% oz. . .  30 
Sw eet T ip  Top, 5c . .  50 
S w eet T ip  Top, 10c . .  1 00 
Sw eet T ips, % gro. . .  10 08
Sun Cured, 10c ............. 98
S lim m er T im e, 5c . . . .  5 76 
S um m er T im e, 7 oz. . .  1 65 
S um m er T im e, 14 oz. 3 50 
S tan d a rd , 5c foil . . . .  5 76 
S tan d a rd , 10c p a p e r  . .  8 64 
Seal N . C.. 1% cu t p lug  70 
Seal N . C. 1% G ran . 63 
T h ree  F e a th e rs , 1 oz. 48 
T h ree  F e a th e rs , 10c 11 52
T h ree  F e a th e rs  a n d  

P ip e  com bina tion  . .  2 25 
Tom  & J e rry , 14 oz. . .  3 60 
Tom  & J e r ry , 7 oz. . .  1 »0
Tom  & J e rry , 3 oz..........  <6
T ro u t L ine, 5c ........... 5 9t
T ro u t L ine, 10c ..........  11 00
T u rk ish , P a tro l, 2-9 5
T uxedo, 1 oz. b ag s  . .  4»
T uxedo. 2 oz. tin s  . .  96
T uxedo, 20c ................... 1 90
Tuxedo, 80c tin s  ----- 7 45
T w in O aks, 10c ........... 96
U nion L eader, 5 0 c ----- 5 10
U nion L eader, 2ac . . 2 6 0  
U nion L eader, 10c . .  11 «  
U nion L ead e r, 5c . . . . .  6 oo 
U nion W o rk m an , 1% 5 «6
U ncle Sam , 10c ......... 10 so
U ncle Sam , 8 oz...........2 25
U. S. M arine. 5c . . . . .  5 76 
V an  B ibber, 2 oz. t in  »»
V elvet. 5c pouch ----- 4»
V elvet, 10c t in  ...............  9®
V elvet, 8 oz. tin  ----- 3 84
V elvet, 16 oz. can  ----- 7 68
V elvet, com bina tion  cs 5 75
W a r  P a th , 5c ............... J 5«
W a r  P a th , 2 0 c ................. 1 60
W ave L ine, 3 oz ........... 40
W av e  L ine, 16 oz..........  40
W ay  up, 2% oz. . . . . . .  5 75
W ay  up, 16 oz. pa ils  ••
W ild F ru it ,  5 c ............... » 76
W ild  F ru it ,  10c ......... 11 »2
Yum  Y um , 5c ............... 6 00
Y um  Y um , 1 0 c . . . . .  11 »- 
Yum  Yum, 1 lb., doz. 4 80

T W IN E
C otton , 3 p ly  ...............  25
C otton  4 ply ...............  35
J u te , 2 p ly  ...................  14
H em p, 6 p l y ...................
F lax , m edium  ............... 24
W ool, 1 lb. b a le s  . . .  9%

V IN EG A R
W h ite  W ine , 40 g ra in  8V4 
W h ite  W ine, 80 g ra in  11% 
W h ite  W ine, 100 g ra in  13 
O akland  V in eg ar & Pickle  

Co’s B rands. 
H igh land  app le  c ider ..18  
O akland  app le  c id e r . .  13
S ta te  Seal s u g a r  ----- 11
O akland  w h ite  p ick ling  10 

P ack ag es  free .
W IC K IN G

No. 0, p e r  g ross ........... 30
No. 1, p e r g ro ss  ----- 40
No. 2, p e r  g ro ss  . . . .  50 
No. 3, p e r  g ro ss  . . . .  75

W O O D E N W A R E
B ask e ts

B ushels  ...........................  1 00
B ushels, w ide b an d  . .  1 15
M ark e t ...........................  40
Splin t, la rg e  ...............  3 50
Splin t, m edium  ........... 3 00
Splin t, s m a l l ................... 2 75
W illow , C lothes, la rg e  8 25 
W illow , C lothes, sm all 6 75 
W illow , C lothes, m e’m 7 50

B u tte r  P a te s  
O vals

% lb., 250 In c ra te  . . . .  35 
% lb., 250 In c ra te  . . . .  35
1 lb ., 250 In c ra te  ........... 40
2 lb ., 250 In c ra te  ........... 60
3 lb ., 250 In c r a t e ...........70
5 lb ., 250 In c ra te  ............ 90

W ire  E nd
1 lb., 250 in c ra te  . .  ..35
2 lb., 250 in  c ra te  ------ 45
3 lb., 250 In c ra te  . . . .  55
5 lb., 250 in c ra te  ------  65

C hurns
B arre l, 5 gal., each  . .  2 40 
B arre l 10 gal., each  ..2  55 

C lothes P ins 
R ound H e ad

4% inch, 5 g ro ss  ........... 65
C artons, 20 2% doz. bxs 70 

Egg C ra te s  and  F illers  
H u m p ty  D um pty , 12 dz. 20
No. 1 com plete  ...............  40
No. 2, com plete  ...............  28
C ase No. 2, fillers, 15

se ts  ...............................  1 35
Case, m edium , 12 s e ts  1 15

F au ce ts  
C ork lined, 3 in. 
C ork lined, .9 In. 
C ork lined, 10 in.

70
80
90

Mop Sticks
T ro ja n  sp rin g  ...............  90
E clip se  p a te n t sp rin g  85
No. 1 com m on ...............  80
No. 2 p a t. b ru sh  ho ld e r 85
Idea l No. 7 ...................  85
121b. co tto n  m op h ead s  1 45

Palls
2-hoop S ta n d a rd
2- hoop S tan d a rd
3- w ire  Cable . . .
F ib re  .....................
10 qt. G alvanized  
12 qt. G alvanized  
14 qt. G alvan ized

Toothpicks
B irch , 100 p ack ag es  ..
Idea l .................................

2 00 
2 25

2 00 
85

T ra p s
M ouse, wood, 2 ho les 22
M ouse, wood, 4 holes 45
M ouse, wood. 6 holes 70
M ouse, tin , 5 holes . . . .  65
R at, wood .......................  80
R at, sp rin g  ...................  75

T ubs
20-ln .S tan d ard , No. 1 8 00 
18-in. S tan d a rd , No. 2 7 00 
16-ln. S ta n d a rd , No. 3 6 00 
20-in. Cable, No. 1 . .  8 00 
18-in. Cable, No. 2 . . . .  7 00
16-in. Cable, No. 3 ___ 6 00
No. 1 F ib re  ............... 10 25
No. 2 F ib re  ................... 9 25
No. 3 F ib re  ...................  8 25
L arge  G alvanized  . . . . 5  50 
M edium  G alvanized  . .  4 75 
Sm all G alvan ized  . . .  4 25 

W ash b o ard s
B an n e r Globe ............... 2 50
B rass, S ingle ............. 3 25
G lass, S ingle ............. 3 25
Single A cm e .................  3 15
D ouble P ee rle ss  ........... 3 75
Single P ee rle ss  ........... 3 25
N o rth e rn  Q ueen . . . .  3 25
Double D uplex ............. 3 00
Good E n o u g h  ............. 3 25
U n iv e rsa l .......................  3 15

W indow  C leaners
12 in .................................... 1 65
14 in .....................................  1 85
16 In .................................... 2 30

W ood Bowls
13 in. B u tte r  ...............  1 75
15 in. B u tte r  ...............  2 40
17 in. B u tte r  ................. 4 00
19 in. . J t t e r  ............... 6 00
A ssorted , 13-15-17 . . . .  3 00 
A ssorted , 15-17-19 . . . .  4 25

W R A P PIN G  P A P E R
C om m on S traw  ............. 2
F ib re  M anila, w h ite  . .  3 
F ib re  M anila, colored 4
No. 1 M an ila  ................... 4
C ream  M an ila  ................. 3
B u tc h e rs ' M an ila  . . . .  2% 
W ax  B u tte r , sh o r t c ’n t  10 
W ax  B u tte r , fu ll co u n t 15 
W ax  B u tte r , rolls . . . .  12

Y EA ST C A K E
M agic, 3 doz.................  1 15
Sunligh t, 3 doz ...............1 00
S unligh t, 1% doz...........  50
Y eas t F oam , 3 doz. . . 1 1 5  
Y east Foam , 1% doz. 68

A X L E  G R EA SE

1 lb. boxes, p e r g ro ss  9 00 
3 lb. boxes, p e r  g ro ss  24 00

B A K IN G  P O W D E R  
Royal

10c sixe  . .  90 
%Tb can s  1 35 
6 oz. c an s  1 90 
%Tb. can s  2 50 
% tb can s  3 75 
l ib  c an s  4 80 
31b can s  13 00 
5Tb can s  21 50

15 16 17
CIGARS

Jo h n so n  C ig a r Co.’s  B ran d

S. C. W ., 1,000 l o t s ___ 32
E l P o r ta n a  .......................  33
E v en ln g  P re s s  ...............  32
E x e m p la r  ..................    32
C an ad ian  Club, 300 lo ts  10 
W orden  G rocer Co. B rands.

C an ad ian  Club. 
L ondres, 50s, w ood . . . .  35 
L ondres , 25s, t in s  . . . .  35 
L ondres, lo ts, 30s ............10

Old Master Coffee

Old M as te r . . . .
S an  M arto  ..........
P ilo t .......................

T E A
R oyal G arden, 

a n d  1 lb .............
T H E  BOUR CO., 

TO L E D O . O.
C O F F E E
Roasted

D w in n e ll-W rig h t Co’s B ’ds

W h ite  H ouse, 1 lb  . .  
W h ite  H ouse, 2tb . .  
E xcelsio r, B lend, 1Tb 
E xcelsio r, B lend, 2Tb 
T ip  Top, B lend, l ib  
R oyal B lend ...............

R oyal H ig h  G rade  ...............
S u p erio r B lend .....................
B oston  C om bina tion  .............

D is tr ib u te d  b y  Ju d so n  
G rocer Co., G rand  R ap id s; 
L ee & C ady, D e tro it;  S y 
m ons B ros. & Co., S ag i
n aw ; B row n, D av is  8c W a r 
ner, J ac k so n ; Gods m ark , 
D u ran d  & Co., B a ttle  
C reek ; F le lb ach  Co., T o 
ledo.

A pex H a m s ............. ..........
A pex B acon  .....................
A pex  L a rd  .....................
E x ce ls io r H a m s  .............
E x ce ls io r B a c o n .............
S ilv er S ta r  L a r d ...........
S ilv er S ta r  L a r d ...........
F am ily  P o rk  ...................
F a t  B ack  P o rk  .............

P r ice s  q u o ted  upon  ap p li
c ation , H am m ond , S tan d ish  
& Co., D e tro it, M ich.

S A FE S

F u ll line  of Are a n d  b u r 
g la r  p roof sa fes  ke*it in  
s to ck  by  th e  T rad esm an  
C om pany. T h irty -f iv e  sizes 
a n d  s ty le s  on h a n d  a t  a ll 
tim es—tw ice  a s  m an y  safes  
a s  a re  c a rrie d  b y  a n y  o th e r  
house in th e  S ta te . I f  you 
a re  u n ab le  to  v is it  G rand  
R ap id s  a n d  In spect th e  line  
personally , w rite  fo r  quo 
ta tio n s .

T h e only
5 c

C l e a n s e r
G uaranteed to  

equal the 
best l«c kinds

8« • C A N S - $2.8«

SOAP  
L a u ts  B ro s .’ 8t C o .  

A cm e, 30 b a rs , 75 lbs. 4 00 
A cm e, 25 b a rs , 75 tbs. 4 00 
Acm e, 26 ba rs , 70 Tbs. 3 80
Acm e, 100 cak es  ...........3 20
B ig M aste r, 100 b locks 4 00
G erm an  M ottled  ........... 8 15
G erm an  M ottled , 5 bx. 8 15 
G erm an  M ottled , 10 bx. 3 lo 
G erm an  M ottled , 25 bx. 3 05 
M arseilles, 100 cak es  ..6  00 
M arseilles, 100 cks. 5c 4 00 
M arseilles, 100 ck  to ll 4 00 
M arseilles, % box to ll 2 10

P ro c to r  & G am ble Co.
L enox  .............................  3 20
Ivory , 6 oz........................... 4 00
Ivory , 10 oz......................  6 75
S ta r  .................................... 3 35

T rad esm an  Co.’s B rand  
B lack  H aw k , one box 2 50 
B lack  H aw k , five bx s  2 40 
B lack  H aw k , te n  bxs 2 25

A. B. W ris ley
Good C h e e r ....................... 4 00
Old C o u n t r y ...................  2 40

Soap P ow ders  
Snow  Boy, 24s fam ily

s i z e ....................................3 76
Snow  Boy, 60 5 s ...........2 40
Snow  Boy, 100 5c . . . .  3 75 
Gold D ust, 24 la rg e  ..4  30 
Gold D ust, 100 sm all . .3 85
K irko line, 24 41b..............2 80
P e a rlin e  .........................  8 75
Soapine ................................4 00
B a u b ltt’s 1776 ...............  8 75
R oseine ...........................  8 60
A rm o u r’s .......................  3 70
W isdom  .........................  I  SO

Soap C om pounds 
Jo h n so n ’s F ine , 48 2 . .3 25 
Jo h n so n ’s X X a  100 5c 4 00
R ub-N o-M ore  ...............  8 86
N ine  O’clock ............... 3 50

S couring
E noch  M o rg an 's  Sons

Sapolio, g ro ss  lo ts  . . . .  9 50 
Sapolio, h a lf  g ro  lo ts  4 85 
Sapolio, s ing le  boxes 2 40
Sapolio, h a n d  ...............  2 40
S courine M an u fac tu rin g  Co. 
S courlne, 50 cak es  . . . . 1  80 
S courine, 100 cak es  . . . 3  50

Conservative Investors Patronize 
Tradesman Advertisers

Public Seating for all Purposes
World’s Largest Exclusive Manufacturers 

Church Furniture of Character
Being the only exclusive designers and builders of 

Church Furniture we are known as an authority on this 
subject. Your building committee should have our 
book Y-4.

American Steel Sanitary Desks
Built of steel to withstand strain. All parts are electric welded into one 
indestructible unit. Your school board should have our illustrated book Y-3.

Motion Picture Theatre Seating
Highest in quality, lowest in price. W orld’s largest manufacturers of exclusive designs in 
opera chairs. Send floor sketch for FREE SEATING PLAN and book Y-2.

I  I I P A  We specialize Lodge. Hall andLOO ( # 0  f  I f f  It IT I II  C  Assembly seating. Our long
J  experience has given us a

knowledge of requirements and how to meet them. Many styles in 
stock and built to order, including the more inexpensive portable chairs, 
veneer assembly chairs, and luxurious upholstered opera chairs. W rite 
for book Y-l.

American Seating Company

G rand Rapids

218 S. W abash A ve., C hicago

N ew  Y ork  Boston Philadelphia
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BUSINESS-WANTS DEPARTMENT
Advertisements inserted under this head for two cents a word the first insertion and one cent a word for each subsequent

continuous insertion. No charge less than 25 cents. eCash must accompany all otders. j

B U S IN E S S  C H A N C E S .

D elica te ssen  a n d  b a k e ry  In ne ig h b o rin g  
c ity  w ill be sold soon. P a r t ie s  in te re s ted  
ad d re ss  V. B. G aze tte , K alam azoo , M ich.

719
F o r  K ent—T he D ye B uild ing , N. W . 

C orner M ain  an d  5 th  S ts ., D ay ton , Ohio. 
F ro n tag e , 50 ft. on M ain, 125 f t. on 5th. 
F loor space, a b o u t 50,000 sq. ft. B est 
c o rn e r in  th e  c ity  fo r a  d ry  goods and  
d e p a r tm e n t s to re . S ix  s to rie s , w ith  
cem en ted  basem en t. S team  h e a ted ; e lec 
tr ic  lig h ted ; tw o e lev a to rs ; ja n i to r  fo r 
h e a tin g  p lan t. N ow  occupied an d  has 
been  fo r th e  p a s t  ten  y e a rs  fo r th e  sale  
of fu rn itu re , rugs, w all pap er, etc. W ill 
lease  fo r  a  te rm  of y ears . P ossession  
w ill be g iven  a t  ex p ira tio n  of p re s en t 
lease , M arch  1, 1914. A ddress W . W or-
m a n . D ayton , Ohio.__________________ 713

R e s ta u ra n t fo r sa le  cheap  if ta k e n  by 
Dec. 27, 1913. M rs. E . E . D uley, 549
W. C oats  St., M oberly, Mo._________ 718

F o r Sale—H otel in sm all tow n, 18 m iles 
from  G rand  R ap ids. D oing good b u s i
ness. C ash  deal. W ish  to  re tir e  from  
b u sin ess . A ddress No. 717, c a re  T ra d e s 
m an. __________________ 717

F o r Sale—My s to ck  of m e n 's  an d  boys’ 
c lo th in g  and  fu rn ish in g s  an d  unexp ired  
lease. T he b e st location  in S tau n to n . 
D oing a  good business, b u t m u s t re tire  
on acco u n t of m y h ea lth . W ill n o t s ac ri-  
tice, b u t w ill sell a t  re aso n ab le  p rice. 
P ossessio n  g iven  Jan . 1, o r sooner. Do 
not an sw e r u n less  you m ean  business. 
J .  E a r l  H oover, M asonic T em ple, S tau n -
ton, Va.___________'___________________716

F o r Sale—C lean s to ck  d ry  goods, c lo th 
ing, lad ies ’ an d  m en ’s fu rn ish in g s  a n d  
shoes. Good p ro sp e ro u s  d a iry  an d  p o ta to  
co u n try ; tw o c re am eries ; w eek ly  payroll 
$4,000. N o c re d it b usiness. I f  in te res ted , 
w rite  to B. II. H a rr is , R u sh  C ity, M inn.

_______  715
M an u fac tu rin g  O p p o rtu n ity  — W an t 

som eone w ith  m oney to  m a n u fa c tu re  a  
recen tly  p a te n te d  a r tic le  of u n iv e rsa l 
use th a t  every  live s to re  in  th e  co u n try  
will b e  an x io u s  to  buy  as  a d v e r tis in g  
novelty  a n d  fo r  g e n e ra l sa le ; v e ry  sim ple  
to  m a n u fac tu re , e n tire ly  new  a n d  novel; 
w ill sell p a te n t r ig h ts  o r in co rp o ra te  and  
ta k e  s to ck  an d  be a n  a c tiv e  m em b er in 
m a n u fa c tu rin g  and  selling  p lan . F o r p a r 
tic u la rs  w rite , W . E . C oats, F ire s te e l,
S. D ._________________________________ 714

r o r  Sale—H a rd w are  an d  tin  shop in 
one of tlie  b e s t c itie s  in N o rth e rn  I lli
nois. W ell e s tab lish ed  tra d e  in h a rd w are , 
fu rnace , sp o u tin g  an d  roofing  business, 
etc., $2,000 cash . T he  only h a rd w a re  
s to re  in e a s t end  of c ity . W ill g ive good 
reaso n  fo r selling  to  an y  one in te re s ted . 
A ddress  o r call on N ew ton  G. x ja rre tt,
538 Lincoln H ighw ay , P eK a lb , 111.___721

M erchand ise Sales Conductors—A d v er
tis in g  fu rn ish ed  free . C o n tra c t J a n u a ry  
sale  now. G reene S ales Co., 116 D w ig h t 
B ldg., Jack so n , M ich._ _ _ _ _ _  684 

F o r Saie—$8,000 s to ck  of d ry  goods 
and  re a d y - to -w e a r  goods in  C harlevoix , 
M ich. N o tra d e s  considered . S tock  in 
th e  best of condition . M. A. L ev inson
& Co.________________________________ 682

W e buy an d  sell s ec u rit ie s  of th e  
R ik e r-H eg em an  a n d  S ta n d a rd  Oil Com 
p an ies; A m erican  D ru g g is t S ynd ica te , 
A septic  P ro d u c ts  an d  E isn e r-M en d el- 
sohn ; a lso  public u tility  a n d  a ll u n lis ted  
secu rities . W rite  fo r spec ia l r  p o r t  r e 
g a rd in g  possib ilities  of A m erican  M ar
coni W ire le ss  sh a res . C om pany  on d iv i
dend p ay in g  b asis  a n d  h a s  m ore th a n  
$6,000,000 in tre a su ry . H a s  w on i ts  
p a te n t su its  an d  co n tro ls  w ire le ss  b u s i
ness  of A m erica . Jo rd a n  & B e r tra n d , 
B rokers, 56 P in e  St., N ew  Y ork . 702 

F o r Sale—J u n ip e r  t r a c t  in  W e s t F lo r
ida  t r ib u ta ry  to  A palach ico la ; 1,200 a c re s  
tim b er, e x tra  fine q u a lity ; b a rg a in ; o w n 
e r  re tir in g . E . Susk ind , 106 M ain  St., 
Jacksonv ille , F la .____________________ 700__

B ro th e r  M erch an t. W ith  m y own 
o rig in a ted  sa le s  p lan  I  rea lized  over 
$1,000 in  cash  o u t of a  $14,000 s to ck  in 
one sing le  day  an d  I  c an  p rove it. I 
positive ly  have, w ith o u t a  doub t, th e  
m ost leg itim a te  sa le s  p lan  of th e  day . 
W ill be  p leased  to  te ll you m ore. A d
d re ss  Lock B ox 321, S teele, N . D.__ 699

P a r tie s  w ho h av e  $100 o r  m ore  to  in 
v e st in m on th ly  p a y m e n ts  will le a rn  of 
a  w onderfu l o p p o rtu n ity  b y  a d d re ss in g
C. D. N orris, M ayo, F la ,___________ 698

F o r R en t—L ong e s ta b lish ed  su b u rb an  
m ea t m a rk e t s ta n d  w ith  f ix tu re s  in 
cluded, g ro ce ry  n e x t door. B es t lo ca 
tio n  in  c ity . Low  re n t. O. D. H ouse, 
516 P o t te r  S t., K alam azoo , M ich. 692 

F o r Sale—P a y in g  g roce ry  in  M uskegon, 
fine location . Good reaso n  fo r selling. 
W ill sacrifice  fo r quick  sale. A ddress
X, care  T r a d e s m a n .______________ 696

F o r Sale—$4,000 s to ck  of d ry  goods, 
g ro ce rie s  a n d  shoes. B es t p a r t  of M ich 
ig an  tow n  1,500. G rea t op p o rtu n ity . A d
d re ss  No. 695, c a re  M ich igan  T rad esm an .695

W e m ake  m e rc h a n ts  filing devices, 
called  “ c re d it re g is te rs ” by  o th e rs , an d  
sold th ro u g h  th e ir  sa le sm en  a t  p rices 
five tim es h ig h e r th a n  ours. Sam ple  
sec tions  fo r filing d u p lic a te  s lips o r books 
sen t on free  tr ia l.  T h in k  of it! A fine 
c red it re g is te r  fo r only  $10. W rite  
Globe Mfg. Co., K a n sa s  C ity, Mo. 691 _  

F o r Sale—E stab lish ed  h a rd w a re  b u s i
ness, en joy ing  good tra d e , a t  T ex as  C ity, 
T ex as; n e ce ssa ry  cash  consid e ra tio n  
$5,000, b a lan ce  te rm s . Ill h e a l th  com 
pels sale. F o r p a r tic u la rs  a d d re ss  J . M.
S h e e r s ._______________________________690

F o r Sale—$7,000 s to ck  c lean  m ercan - 
d ise  (g en era l), ex cep tin g  g roceries. B u s
iness e stab lish ed  th ir ty -f iv e  y e a rs . T ow n 
3,000 rich  M ich igan  b ean  section . Only 
one com petito r. R ig h t m an  can  m ake  
g ra n d  clean  up . M ust sell a t  once a t  
p rice  fo r  cash  o r  good secu rity . A d
d ress  No. 689, c a re  M ich igan  T rad esm an .

_____________ 689
F or R en t—M odern  s to re , 46 f t. fro n t, 

120 ft. deep, b e s t choice, c en tra l loca tion  
fo r lad ie s ’ a n d  g en tle m en ’s re a d y -to -  
w e ar goods, 200 m iles aw ay  from  la rg e r  
city . R are  ch an ce  fo r  firs t-c la s s  b u s i
ness  m an . Geo. L udw igs, W alla  W alla ,
W ash .________________________________ 703
— M erchan ts! Do you w a n t to  sell ou t?  
H av e  an  au c tio n . G u a ra n tee  you no 
loss. A ddress  L. H . G a llaghar, A uc
tioneer, 384 In d ia n a  A ve., Toledo, Ohio.

•_________________________________ 704_
F o r Sale—Dow n tow n  cash  m ea t m a r

k e t and  g ro ce ry  d e p a r tm e n t; w ill s a c r i
fice to  close o u t e s ta te . Tools an d  fix
tu re s , inc lud ing  horse , h a rn e ss , w agon, 
new  de live ry  sleigh , $600. E . S. D art, 
A d m in is tra to r, 74 So. D ivision , G rand
R apids, M ich. ____________________ 697

F o r Sale—Stock  of g en e ra l m e rc h a n 
dise, invo icing  be tw een  $4,0u0 a n d  $5,000, 
in tow n of 400 in h a b ita n ts . Good f a rm 
ing  coun try . R u n  p edd ling  w agon  on 
th e  roads  five d ay s  in  th e  w eek. R ea 
son fo r  selling , poo r h ea lth . A ddress
No. 712, care  T rad e s m a n . _________ 712_

F o r Sale—D en ta l p ra c tic e  an d  ou tfit in 
c ity  of 40,000. D oing good b usiness. B a r 
ga in  if ta k e n  a t  once. A ddress D en tis t,
Box 118, L an sin g , M ich._____________ 708 _

F o r Sale—H ote l, 18 room , tw o  s to ry  
b rick  h o te l; tow n  of 600; do ing  good 
b usiness ; p rice  $7,000. G. B. H a n stin e ,
W h ite w a ter, K an .____________________ 706

F o r Sale—B est lad ie s ' re a d y -to -w e a r  
and  fu rn ish in g s  s to ck  in  th e  b e s t c ity  
of 3,000 p opu la tion  in M ichigan. I n 
v en to ry  ab o u t $5,000. N o old d ead  n u m 
bers. A b a rg a in  if ta k e n  a t  once. A 
m em ber of th e  fam ily  m u s t hav e  a  
change  of c lim ate . In v e s tig a te . A ddress 
No. 705, care  M ichigan T rad esm an . 705

W an ted —Stock of g en e ra l m erchand ise , 
d ry  goods o r shoes. A ddress  O. G. P rice ,
M acom b, 111. ___________________618__

H e n ry  N oring , R eedsbu rg , W ls., ex 
p e r t  m erch an d ise  au c tio n ee r a n d  au th o r 
of T h e  S ec re t of S uccessfu l A u c tio n ee r
ing, closes ou t o r reduces  s to ck s  of m e r
chand ise . W rite  fo r d a te s  an d  in fo rm a
tion. _________________________ 336__

F o r Sale o r E x ch an g e—120 ac re  fa rm ; 
w ould conside r good s to ck  g e n era l m e r
chand ise . O tis  G ray , H ancock , W is.

___________________________ 679
F o r Sale—$9,000 s to ck  of g en e ra l m e r

ch an d ise  an d  h a rd w are . W es te rn  N o rth  
D ak o ta , do ing  a  c ash  bu s in ess  of $40,- 
000 an nually . P re fe r  to  sell e n tire  in 
te re s t  b u t w ould consider se lling  a  h a lf 
in te re s t to  th e  r ig h t p a r ty  capab le  of 
ta k in g  e n tire  ch a rg e  of th e  business  
J a n u a ry  1. R eason  fo r  selling , go ing  
in to  w holesale  business. D esirab le  lease  
on m odern  b rick  build ing , 50 x  80. A d
d re ss  L. R. H a n n ah , P a le rm o , N . D.

___________________ 677
F o r Sale—G rocery , v a rie ty , flour an d  

feed s to re ; c o rn e r bu s in ess  p ro p e rty  
w ith  fla t above. C ity  2,500 popuation . 
P rice  $5,000. A ddress No. 675, care  
M ichigan T rad esm an .________________675

F o r Sale— C onfectionery  s to re  in  b e st 
loca tion  in  G rand  R apids. D oing $8,000 
bu s in ess  p e r  y ear. M ust sell on a c 
coun t of ill h ea lth . A ddress No. 671, 
care  T rad esm an . 671

F o r Sale—G eneral m e rch an d ise  s to re , 
invoices $3,500 o r $4,000. O th e r bu s in ess  
to  a tte n d  to. J . W . Gaffield & Son,
Six L akes, M ich.________________  664

F o r S a le—'Stock of boo ts  an d  shoes in 
a  good live tow n, good fa rm in g  co u n try  
su rro u n d in g . S tock  an d  fix tu res  w ill in 
v e n to ry  $5,000. M ust sell a t  once. A d
d re ss  No. 656. care  T rad esm an . 656

One h undred  m illion w este rn  p ine. I 
w ill c o n tra c t to g roup  one h u n d red  m il
lion fee t w e ste rn  p ine in E a s te rn  O regon, 
p rice  $1 p e r  M .; 65 p e r  c en t pine, b a l
an ce  fir an d  la rch , fine q u a lity  an d  con
v en ien t fo r ra ilro ad  ex tension . O ne h u n 
d red  m illion fe e t fo res t re se rv e  p ine  can  
be secu red  th e re w ith  w hen  you w ish  to  
op e ra te . J .  V. L eC lair, L ew iston , Idaho .

658

W an ted —M erchand ise  s to ck s  in e x 
change  fo r  choice Pecos Valley, T exas, 
irr ig a ted  land. S co tt L ane, S p ringport, 
M ich._________________________________661

W an ted  To E x ch an g e—480 a c res  of 
C ass coun ty , M in n eso ta  land  fo r  m e r
chand ise . L ak e  R egion L an d  Co., P ine  
R iver. M inn. 542

E n tire  cost is  $25 to  sen  y o u r fa rm  o r 
business. G et p roposition  o r lis t of p ro p 
e rtie s  w ith  o w n er’s ad d resses. P a rd ee  
B usiness  E xchange , T rav e rse  C ity, Mich.

______ 596
F ree  fo r s ix  m onths, m y spec ia l offer 

to  in tro d u ce  m y m agazine  “ In v es tin g  
fo r p ro fit.” I t  is  w o rth  $10 a  copy to 
anyone  w ho h a s  been  g e ttin g  poorer 
w hile th e  rich , r ich e r. I t  d e m o n s tra te s  
th e  rea l e a rn in g  pow er of m oney and  
show s how anyone, no m a tte r  how  poor, 
can  acq u ire  riches. In v e s tin g  F o r Profit 
is th e  only p rog ressive  financial jo u rn a l 
published . I t  show s how  $100 g row s to 
$2,200. W rite  now  and  I 'l l  send  it  six  
m o n th s  free. H  L. B arb er, 433, 28 W. 
Jack so n  B lvd., Chicago. 448_

I pay  cash  fo r s to ck s  o r p a r t  stocks 
of m erchand ise . M ust be '•heap. H. 
K äufer, M ilw aukee, W is. 92_

C ash fo r y o u r bu sin ess  o r p ro p erty . I 
b rin g  bu y ers  an d  sellers  to g e th e r. No 
m a tte r  w here  loca ted , if you w a n t to  buy, 
sell o r exch an g e  an y  k ind  of bu sin ess  or 
p ro p erty , w rite  m e. E s tab lish ed  1881. 
F ra n k  P . C leveland, R eal E s ta te  E x p ert, 
1261 A dam s E x p ress  B ldg., C hicago, 111.

326
M erch an ts  P lease  T ak e  N otice! W e 

have  c lien ts  of g rocery  stocks , general 
s tocks , d ry  goods stocks, h a rd w a re  stocks, 
d ru g  stocks. W e have  on ou r lis t a lso  a 
few  good fa rm s  to  exchange  fo r such  
stocks. Also c ity  p ro p erty . If you w ish 
to  sell o r exch an g e  you r bu sin ess  w rite  
us. G. R. B usiness E xchange , 540 H o u se 
m an B ldg., G rand  R apids. M ich. 859

Safes O pened—W. L. Slocum , safe  e x 
p e rt and  locksm ith . 97 M onroe Ave., 
G rand R apids. Mich. 104

F o r R en t—L a rg e  s to re  a t  E lm ira , 
M ich., $15 m onth , w ith  liv ing  room s, fu r 
nace, gas, shelv ing , tab les. W ould ex 
change  fo r m erchadn ise . A. W . S tein , 
F en to n , M ich. 624

W ill pay  cash  fo r s to ck  of shoes and  
rubbers . A ddress M . J . O., care  T ra d e s 
m an. 221

Look H ere  M erchan ts! ’Sou can  col
lec t all you r old g iven  up acco u n ts  y o u r
self by o u r new  plan . E nclose  s tam p  for 
sam ple  and  fu ll p a r tic u la rs . P ek in  Book 
Co., D etro it, M ich. • 512

F o r Sale—O ne of th e  b e s t shoe s to re s  
in S ou thern  M ichigan. Invoice  ab o u t 
$9,000. O w ner w ishes  to  re tire . C ash 
only. A ddress S, c a re  T rad esm an . 631

H E L P  W A N T E D .
W an ted —S alesm an  for hotel an d  re s 

ta u ra n t  trad e . One w itli coffee e x p e r i
ence p re fe rred . A m an  w ith  a b ility  to 
sell good people w ould be ap p rec ia ted . 
A ddress No. 720, c a re  T rad esm an . 720 

W an ted —An experienced  g ro ce ry m an  to  
ta k e  charge, a lso  m oney to  In v est in  th e  
bu sin ess  of th e  g rocery  d e p a r tm e n t of 
o u r d e p a r tm e n t s to re . A good chance  fo r 
a  live w ire. A ddress No. 659, care  
T rad esm an . 659

W an ted —C lo th ing  sa le sm an  to  open a n  
office and  ta k e  o rd e rs  fo r th e  b e st th e re  
is in ta ilo rin g . An a c tiv e  m an  is c e r 
ta in  to  s tab lish  a  v e ry  lu c ra tiv e  b u s i
ness w ith  th is  line. W rite  fo r in fo rm a
tion. E. L. Moon, G eneral A gent, C olum 
bus, Ohio. 591

W A N T E D
C offee Salesman
For Michigan and Indiana. Must 
be thoroughly experienced. Good 
contract for the right man.

Address 720 care Tradesman.

B usiness
Culture

You can’t  m ake a plant grow.
You can, how ever, place it in the right 

kind of soil, in the sunshine, give it  sufficient 
m oisture and— nature w ill do the rest.
So it  is w ith  your business plant. The pub
lic is the soil. You m ust supply the nutri
tion  of an advertising appropriation, the  
m oisture of printer’s ink, and the sunshine of 
attention-com pelling booklets and catalogues.

We w ill supply sunshine and 
moisture and the nutrition may 
not be as much as you think

TRADESM AN COM PANY
Grand Rapids
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PROTECT TH E  MIDDLE AGED.
In  recent years the medical men, 

the sociologists and scientists gener
ally, have had a great deal to say 
about infant mortality. More than 
ever before has been done to save the 
babies. Statistics show that the 
deaths of children under one year 
of age are large in the aggregate, 
and that a good deal of it is due to 
causes which can be remedied. Ac
cordingly city health departments 
have become more and more active 
and thorough, especially in seeing to 
it that the milk supply is clean, 
wholesome and healthy. This super
vision, wherever properly provided, 
is invariably productive of good re
sults. More children live to be a 
year old than before, and so the 
number of people in the city and 
state is very materially increased, be
cause those who reach that age have 
a good chance to be very considerably 
older and to become useful citizens 
in the community. All the efforts 
made by health departments to help 
the children by getting pure milk for 
them and in every other way are to 
be heartily and thoroughly commend
ed.

These observations are suggested 
by a speech made the other day by 
Prof. W. T. Sedgwick before the life 
insurance presidents, who recited 
what has been done in this direction, 
but supplemented it by the assertion 
that it is more im portant for society 
to have the men of 40 than it is 
to reduce infant mortality. His ar
gument is ingenious, to say the least. 
He declares that after all life is the sur
vival of the fittest and that the strong, 
healthy baby will live anyhow, and 
that if the weak ones are kept alive, 
they are more liable to be inefficient, 
unsuccessful and possibly a burden 
on the community. On the other 
hand, the man of 40 by reaching 
that age has demonstrated that hi= 
survival is because he is fit, and that 
he has been trained to do some work 
by which he can make a livelihood 
supporting himself and his family, 
thus being of substantial use not only 
to himself and to them, but to the 
community where he lives. He thinks 
that more attention should be paid 
to ventilation in homes and shops, 
making working conditions healthier 
and happier, to the end that the man 
of middle age may conserve his ener
gies at a time when he is most useful. 
He urged that insurance companies 
should use their influence, and that 
their efforts should be enlisted in 
behalf of the middle aged men who 
are the real wealth producers. This 
is a new view to take of it, but there 
is really no argum ent against doing 
all that can be done to save the 
babies, and in many cases their weak
ness can be turned into strength. It 
is all very well to do what can be 
done for the middle aged, but they 
are much better able to take care of 
themselves than the babies whom 
everybody should help.

Now that women are to vote in 
Illinois on many offices and are to 
have privilges hitherto accorded only 
to the male sex, the ladies are en
deavoring to stop cigar or pipe smok
ing in the polling places, on the

ground tha t the smoke is offensive 
to many persons. To retaliate, two 
men have registered complaints 
against the perfumes used by the 
women. One man w rote to an elec
tion commissioner, saying: “The 
perfume that I have to smell in the 
elevator that I run is worse than the 
rottenest kind of cigar. If you stop 
men from smoking because it smells 
bad, for heaven’s sake stop the wom
en from coming into the polling 
places reeking with perfume. I am 
sure that while tobacco smoke kills 
germs, perfume breeds them, and also 
hurts the health.” A nother man pro
tested against musk, which he de
clared to be “worse than all odors 
from the stock yards, tanneries or 
smoking parlors.” The board will 
take official action on the protests.

Kansas City’s Industrial Council 
was surprised at the extent of the 
bills contracted for labor day expens
es, and has done a little investigation 
that paid. Out of a total income of 
$5,614, only $150 went into the labor 
temple. I t was found that 1,500 cop
ies of a souvenir booklet were print
ed, at a cost of over $800, and that 
each of the twelve members of the 
labor day committee received $15 for 
expenses. But evidently they did not 
spend the money for meals, for there 
was an extra charge of $1.60 apiece 
for dinner for themselves and guests, 
making forty in all. There was an 
item of $120 for bar expense, and each 
of the twelve members had a dozen 
photographs taken and charged to 
the fund. The only excuse offered 
by the members of the committee is 
that what was done has been a prac
tice for many years; in fact, the only 
reason for celebrating labor day any
where is the graft there is in the 
event for unscrupulous union labor 
leaders.

T runk manufacturers in Calorado 
are reported as abandoning the usual 
basswood and cottonwood for the 
trunk box, and are turning to Engel- 
mann spruce, which combines ligh t
ness, strength and ease of working. 
If trunks made of this spruce are 
strong enough to resist the attacks 
made upon them by baggagemen, no 
complaint will be made about the 
change of wood.

The quality which you put into 
your work will determine the quality 
of your life. The habit of insisting 
upon the best of which you are cap
able, of always demanding of yourself 
the highest, never accepting the low
est or second best, no m atter how 
small your remuneration, will make all 
the difference to you between failure 
and success.

The man who brings to his occupa
tion a loyal desire to do his best is 
certain to succeed. By doing the 
thing at hand surpassingly well, he 
shows that it would be profitable to 
employ him in some higher form of 
occupation, and, when there is profit 
in his promotion, he is pretty  sure to 
secure it.

It’s up to you either to take things 
as they come, or turn your back and let 
them meander by.

The Proper Handling of Soft Shelled 
Nuts.

W ritte n  fo r  th e  T rad esm an .
Paper shell pecans and English 

walnuts especially need to be handled 
properly, else they will become 
strong, and lose considerable in 
weight, so that if you shell pecans 
in July at the price at which you 
sold them in March or April you will 
at least make no profit, for they lose 
perceptibly in weight unless they are 
kept in a somewhat moist, cool place, 
with as much as possible of the light 
and air excluded. I t is light and heat 
which makes soft shelled nuts get 
rancid, and it is absence of moisture 
which makes them lost weight.

Last summer I purchased a pound 
of paper shell pecans in a sm art re
tail store in St. Louis, paying 50 
cents for them, and they were so light 
that I am positive the grocer could 
not have made any profit on them at 
all. The oil and moisture in a paper 
shell pecan evaporates more rapidly 
than that in the native pecan, because 
the shell of the latter is thicker. And as 
paper shell pecans sell at a high price, 
often as high as 50 cents per pound 
by wholesale, any considerable re 
duction in their weight is a serious 
loss to the grocer. English walnuts 
also lose weight and become strong 
quicker than the common American 
black walnut.

The best place to keep thin shelled 
nuts is in the corner of a cool dark 
basement, with some old sacks or 
blankets thrown over them. Let each 
sack of nuts lie against the concrete 
or stone floor rather than in a high 
pile. In dry weather a light sprink 
ling of the sacks with a floor sprink
ler about once a week will be an ad
vantage, especially to paper shell pe
cans. They will stand a little more 
sprinkling than English walnuts and 
almonds. Be careful, however, not 
to get the sacks too wet.

Keep on exhibition for sale only 
a small quantity of these thin shelled 
nuts at a time, preferably in a well 
made box, bin or tight keg rather 
than in a sack, and when it is neces
sary to replenish this receptacle from 
your stock in the basement those in 
the box, bin or keg should be poured 
out and the new lot from the base
ment put in the bottom of the re
ceptacle. Then put those on top 
which have been on display, and sell 
them first. In  this way you get rid 
of the nuts which have been exposed 
to heat, light and dry air the longest. 
Paper shell pecans seem to lose 
weight on account of this drying out 
process quicker than any other kind 
of nuts.

Hickory nuts and black walnuts 
should be sprinkled a little to keep 
them from becoming too dry, but they 
are such thick shelled nuts that it 
is not necessary to keep them in a 
cool, dark place in order to ensure 
their remaining sweet, although for 
the sake of convenience they may be 
kept in the basement along with the 
pecans, English walnuts, filberts and 
almouds.

N uts which are treated as here sug
gested may be sold for two or three 
years after being purchased, and they 
may be guaranteed to be as sweet as 
new crop nuts.

Black walnuts may be kept sweet 
and fresh for years by storing them 
in a cool, dark place. W ith thick 
shelled nuts like black walnuts it is 
more im portant that they be in a 
cool, dark place than tha t the atm os
phere be moist, for these nuts are 
cheap, and a moderate decrease in the 
weight of the kernels due to dry 
weather is not a great disadvantage, 
for it occasions no considerable loss, 
the hulls being so thick that the oil 
and moisture content in the kernels 
cannot easily escape, and if the kernels 
are slightly shrunken they come out 
of the shells with more ease.

For the same reason a slight shrink
age is an advantage to pecans and 
English walnuts, for it causes the 
kernels to come loose from the wrink
les and convolutions of the walls of 
their chambers, so it is best that they 
lose slightly in weight for the first 
few weeks after they are gathered. 
After these few weeks, however, the 
shrinkage should stop, and the m ois
ture content of the air should be suf
ficient to stop the decrease in weight, 
but w ithout keeping the kernels in as 
moist a condition as they were when 
the nuts were falling off the trees.

Isaac H. Motes.

Butter, Eggs, Poultry, Beans and Po
tatoes, at Buffalo.

Buffalo, Dec. 22—Creamery butter, 
fresh 25@35c; dairy, 22@25c; poor to 
good, all kinds, 16@22c.

Cheese — New fancy 16@16l4c; 
choice 15@15J^c; poor to common, 6 
@10c.

Eggs—Choice, fresh candled, 33@ 
35c; cold storage, 28c.

Poultry (live)—Turkeys, 22c; cox, 
10@ llc; fowls, 13@15c; springs, 13@ 
15c; ducks 16@17c; dressed chick, 15 
@18c; turks, 25@26c; ducks, 18@20c; 
fowls, 14@16c; geese, 12@16c.
$2.20; pea $2.10@2.25; white kidney, 
$2.20; pea, $.10@2.15; white kidney, 
$3.25@3.50. Red kidney new, $2.75(ql 
3.

Potatoes—70@75c per bu.
Rea & W itzig.

God has not given us vast learning 
to solve all the problems, or unfail
ing wisdom to direct all the wander
ings of our brothers’ lives, but He 
has given to every one of us the 
power to be spiritual, and by our 
spirituality to lift and enlarge and 
enlighten the lives we touch.—Phillips 
Brooks.

The right of every man and woman 
to do the work he or she chooses to 
do, and can do, at what wages, and 
under what conditions, he or she can 
command, is the first fruit of centuries 
of struggle. It is now so well estab
lished that only the trade unions ven
ture to deny it.—Agnes Reppelier.

B U S IN E S S  C H A N C E S .

W an ted —T o tra d e  im proved  fa rm  and 
tim b e r lan d  fo r  s to ck s  of g e n e ra l m e r
ch an d ise  o r w ill p ay  sp o t c ash . E . R ay - 
w o th  & Son, A ntigo , W is. 723

F o r Sale—G rocery , flour an d  feed  s to re , 
c en tra lly  loca ted , low  re n t, in  u p - to -d a te  
tow n of 2,000 in h a b ita n ts . S tock  will 
invoice a b o u t $6,000. H a s  m ade  p re s e n t 
o w n er $15,000 in  p a s t  s ix  y ea rs . A ddress 
No. 722, c a re  M ich igan  T rad esm an .
________________________________ 722

N otice—If  you w a n t c ash  fo r y o u r 
s to ck  of m e rch an d ise , w r ite  to  th e  M er
c h a n t’s A uction  Co., R eed sb u rg , W is.,
it  w ill pay  you._____________________ 655

F o r  Sale—O ne O liver ty p e w rite r , No. 
5. O ne W ales  ad d in g  m ach ine. O ne ice 
box. A. T . P e a rso n  P ro d u ce  Co., G rand
R apids._________________________ C53

F o r  Sale  C heap— Sm all s to ck  o f c ro ck 
ery , ch ina , g la ss  a n d  tin w a re . C heap 
re n t. A d d ress  No. 670, c a re  T rad esm an .
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T hink of it! E very  person th at passes your door or en
ters your store is  a prospective Borax custom er. E v e r y  

o n e  o f  t h e m —regardless o f age, occupation or sta tion  
in  life .

MULE
TEAM BORAX

is a harmless antiseptic cleanser. Finds a hundred and one uses 
in the Laundry, Kitchen, Nursery, Sick Room and Bath Room.

It’s absolutely pure, perfectly safe. Cleanses quickly, thoroughly, h y g ien ic a lly . 
Saves no end of time, trouble and work in the home. It’s a “self-seller” when 

given a chance. Give it a chance. It’ll pay you. Pay you to display it—to keep 
it in sight where customers and prospective customers can read the directions 

and many uses printed on every carton. T ry i t . Try it now, to -d a y .

PACIFIC COAST BORAX CO.
CHICAGO, ILL.

/

Knowing vs. Guessing

TH E SAFE W A Y
This is the cheese cutter that makes it possible for you to make a profit 

on cheese instead of selling it at a loss, because you don’t have to guess at 
the size piece of cheese you cut. Saves you from losing by overweight.

If you want something handsome, something that will draw the trade, 
get in touch with us.

QUALITY? No one questions the High Quality of the SAFE Cheese 
Cutter. All who have tried it are well pleased and we know you would be.

Put your finger on the leak. Don't give away profits on cheese.
The best for ten years and the Best to-day.
A matchless cutter at a matchless price. Made a little better than 

necessary.
The only inducement for you to buy the SAFE is to better yourself.
May we tell you more about it? Write for prices.

Com puting Cheese Cutter Com pany
Anderson, Ind.

Made at 
Niagara Falls

Look for the picture of Niagara Falls on the  

end of the carton w hen you  buy

Shredded Wheat Biscuit
A n y  other “shredded w h eat” th at m ay be o f
fered you  is m erely a poor im itation of the only  
original Shredded W heat—the kind your cus
tom ers have a lw ays bought— the kind th at stands 
up in the m ark et—alw ays clean, a lw ays pure, 
a lw ays the sam e. Made on ly  a t Niagara Falls, 

N . Y., in the cleanest, finest food 
factory  in the world.

Shredded Wheat is packed in neat, substan
tial wooden cases. The empty cases are sold 
by enterprising grocers for 10 or 15 cents 
each, thereby adding to their profits on 
Shredded Wheat.

MADE O N LY  BY

T h e Shredded W heat Company
NIAGARA FALLS, N. Y.



Four words tell the story of “ GOLD 
DUST,’’ it “Sells, Satisfies, Keeps 
Selling’’ because of the combination of 
wide usefulness and extensive, persistent 
advertising. Just be sure to keep it 
where your customers can SEE it. 
That’s enough!

(the n.k. FA IRR AN K company

Y our W inter S tock  
of Karo—Is it Liberal?

■HE season of heaviest syrup business is here—are you pre
pared to meet the demand for Karo?

There is no need to dwell on Karo quality or the fact that every 
can of Karo contains full net w eight
You, as a shrewd merchant, cannot afford to be without liberal 
stocks of Karo—the quick-selling profit-paying staple. The steadily 
increasing demand for this popular product makes it imperative 
that you order more heavily than ever before.

Place your orders promptly. On all orders placed immediately your full profits are 
guaranteed against any possible higher prices resulting from the unsettled market.

Then show a window piled high with Karo—the sign to the syrup users that you are the 
Karo Merchant in your community, and stand for purity and quality.

CORN PRODUCTS REFINING CO.
N E W  YORK, N . Y.


