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The Fellow W ho Makes Us Laugh | The Crowded Country

W e crown the great artists with laurel | Give me the crowded country
And sing to them peans of praise; Instead of the lonely streets

We banquet the makers of cities i Where no man is ever a neighbor
And lift them to fame in our lays. ¡fj To the teeming throng he meets.

But I want to pay one little tribute— Give me the dream-thronged highway,
Less gaudy than earnest by half— i The company of the lanes, j|

And my wreath of roses I want to send Peopled with myriad sunbeams,
To the fellow who makes us laugh! | Populous now with rains.

You know how it is who have labored, | They call it the lonesome country |
And worried and fretted, all day, i With nothing at all to do, §j

To meet with, in person or paper, i And nothing at all to happen, §j
The fellow who laughs it away. And nothing that’s ever new. 1fa Who takes us when least we expect it i But give me the haunted meadows, §j

¡i And turns us from sorrow to cheer i Where a thousand beauties lie, |j
With a twist of his thought that’s so funny i And the little folk of the hillside,

i Our troubles at once disappear. i That the bloomy winds blow by.

j| I tell you, he’s worth all the ages I can walk the streets that are canyons
i Can give him of praise and of love, N And never know black from white;
i Who has helped us to look out of trouble b But the thoroughfare of the byway |1 To the peace of the blue skies above; N Are crowded morning and night §
i And to feel that no matter what happens N With friends that I’m always meeting,
N We’ll do all we can to go on N And notions and thoughts more sweet
N With our hope and our faith on the promise h Than the rolling millions of humans 1
£ Of a better day surely to dawn. 1 Can find in the city street. 1

i He may not put pence in our purses, There are ideas growing like berries
& Nor help us grow wealthy and grand, On every bush in the lane;ij But he teaches us all our reverses ij And spring with its luminaries

Are lessons that help us to stand ij To bring old neighbors again; |fa In the face of the blight and the battle ij And oh, for the flower-sown summer, 1
b And go forth again to the fray ij And the autumn that talks in tones

With a spirit of sunshine and laughter i] Of lights on the hills of beauty
Ij That will chase every trouble away. |j Far-flung from a thousand zones.

i Oh, here’s to the king and the captain. i You’ve murder and old libations,
And here’s to the soldiers in line; ij And scandal and tales of sin, |ij And here’s to the man in the paper— ij And roaring and lamentations, 1

i I think I can see his eyes shine— ij And streets of the devil’s din; iij The actor, the artist, the genius, Ea But over the hills and valleys
i Whoever he is, with his chaff— 1 The newsboys are crying sun,ij My wreath of roses I want to send ij And the morning of revelations

To the fellow who makes us laugh!

1
In the orchard-lot has begun. |
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W HEN YOU SEE
THE 

SIGN OF
GOOD
CANDY

“DOUBLE A”

Remember it came from

The PUTNAM FACTORY, National Candy Co., Inc.
Grand Rapids, Mich.

PROFITABLE AND UNPROFITABLE

■VERY time you fill a paper bag with sugar you LOSE 
time, LOSE the cost of bag and twine, and you may 
LOSE some overweight. You must take all of these 

chances on such a narrow margin of profit that selling sugar 
in paper bags means selling it AT A LOSS. On the other 
hand, by selling FRANKLIN CARTON SUGAR you SAVE time. 
SAVE cost of bag and twine, and SAVE overweight, all of 
which means selling sugar AT A PROFIT. That’s our 
proposition in a nutshell. Every word is true, and worth 
your serious thought, because you sell too much sugar to be 
careless about it. FRANKLIN CARTON SUGAR is appreciated by 
consumers because of its quality and cleanliness; once intro­
duced it displaces “paper bag sugar.” Any jobber can sup­
ply you.

FRANKLIN CARTON SUGAR is packed in original CONTAINERS 
of 24, 48, 60 and 120 lbs.

Franklin Carton Sugar is Guaranteed Full Weight and 
refined CANE sugar.

THE FRANKLIN SUGAR REFINING CO.
PH ILADELPH IA

‘Tour customers know FRANKLIN CARTON SUGAR is CLEAN sugar.”

Good Yeast
Good Bread

Good Health

Sell Your Customers
FLEISCHMANN’S

YEAST

# \T E  HOUSE

FINE COFFEE
Thousands upon thousands of enthusiastic 
folks are saying so about "White House”— 
always with the emphasis upon “Fine”— 
because that’s the Right word to use. 

Some of those thousands are YOUR 
customers—or they 

MIGHT be.

Distributed at Wholesale by

Judson Grocer Go., Grand Rapids, Mich.

L a u tz  Snow Boy W a sh in g  P ow d er
Buffalo, N. Y.
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C E N T E N A R IE S O F 1914.
C entenaries of g rea t m en and g rea t 

events are num erous in this year of 
1914, and if the  A m erican and o ther 
nations should stop  to  observe them  
all celebrations would be a lm ost a 
continuous feature  of the com ing 
tw elvem onth. O ne hundred years 
ago A m erica was fighting its second 
and last w ar w ith E ngland, and 
C hristm as day of th is year will be 
the 100th ann iversary  of the signing 
of the trea ty  of Ghent, and will m ark  
a cen tu ry  of peace am ong E nglish- 
speaking peoples, w hich is to  be fit­
tingly celebrated  on both  sides of the 
A tlantic. In  the sum m er of 1814 the 
B ritish  occupied W ash ing ton , and set 
fire to  the Capitol, there  w as hard  
fighting on the  N iagara  fro n tie r be­
tw een the  land forces of the w arring  
nations, the  ba ttle  of L un d y ’s Lane 
being the m ost serious engagem ent of 
th a t cam paign; C om m odore M acD on- 
ough fought and w on the  ba ttle  of 
P la ttsb u rg  against the B ritish  fleet 
on L ake Cham plain. T h is year, too, 
is the cen tenary  of “T he S ta r Span­
gled B anner." I ts  b irthday  is Sep tem ­
ber 13, and F rancis Sco tt K ey’s in ­
sp ira tion  w as the ba ttle  of F o rt  M c­
H enry , w here th ro u g h  the glare of the 
firing du ring  the n igh t he could see 
th e  colors floating  above the ram p arts  
and w here at “daw n’s early  lig h t” they  
still flung defiance to  the enem y. L ate  
in the  year came the  ba ttle  of New 
O rleans, the last of the w ar, a lm ost 
a t the  m om ent the trea ty  of G hent 
w as being signed.

O n the o th er side of the A tlantic, 
the y ear 1814 opened w ith N apoleon’s 
s ta r  descending. M arch saw the E m ­
p e ro r try in g  vainly to  roll back the 
invasion of the allied arm ies. T h en  
came the  su rren d er of P a ris to  the 
allies and in A pril the  abdication of 
N apoleon and h is ban ishm ent to  Elba. 
T h is year of 1914 is the cen tenary , 
too, of tw o g rea t epoch m aking in ­
ventions— those w hich m ade possible 
the ra ilroad  and the  m odern  n ew s­
paper. O n Ju ly  25, 1814, George 
S tephenson  d em o n stra ted  the  first 
successful locom otive to  d raw  a  load 
upon rails and N ovem ber .28, K oenig

proved the success of his steam  driv ­
en p rin tin g  p ress by p rin tin g  on one 
side 1,800 copies of the L ondon T im es 
w ithin an hour. H is invention was 
the fo rerunner of the p rin ting  m arvels 
of to-day, and his d em onstra tion  is 
a m em orable one in the annals of 
typography . Still an o th e r centennial 
event of th is year is the com pletion of 
the first steam  vessel of w ar ever 
built. I t  was designed by R obert F u l­
ton  under an ap p ropria tion  of $320,- 
000 by C ongress, w hich au thorized  
th e  co n struction  of one o r m ore float­
ing batteries.

A s a cen ten ary  of the b irth  of 
fam ous men, the year 1914 is no te ­
w orthy . Sam uel J. T ilden, G overnor 
of New Y ork and D em ocratic  candi­
date fo r P resid en t in 1876, w hom  his 
p a rty  still m aintains was elected, was 
born  F eb ru ary  9. Jo h n  L o th rop  
M otley, h isto rian  and A m erican 
d ip lom atist; C harles Reade, E nglish 
novelist and p layw righ t; Sam uel Colt, 
inven to r of the  revo lver; Gen. Joseph  
(“F ig h tin g  Jo e ”) Hooker* one of the 
U nion  com m anders in the  Civil W ar; 
E dw in M. S tanton, fam ous as L in ­
coln’s secre tary  of war, are a few 
of th e  fam ous m en the cen tenary  
of w hose b irth  occurs in this year.

E very  in stitu tio n  o ugh t to  stand 
for som ething. A business house th at 
pu ts out good goods one week and 
poor goods the nex t necessarily  has 
no s tand ing  w ith  the trade. T he 
sam e is true  of an opera house. Pow ­
ers O pera  H ouse in th is city appears 
to  be conducted  w ith  absolute dis­
regard  of the fundam ental principles 
underly ing  all good business. F o r 
instance, it gave G rand R apids people 
a clean and w holesom e play— P eg o' 
My H e a rt—ten consecutive n igh ts; 
then it devoted a week to  W ith in  
the Law, p resen ted  by a com pany that 
would disgrace a th ird  ra te  th ea ter in 
a country  tow n. S tran g ers  com ing 
to Grand Rapids n a tu ra lly  look for 
som eth ing  good a t P ow ers O pera 
H ouse. U nless they  take occas:on 
to  post them selves in advance, how ­
ever, they  are m ore likely to  ge t stung  
than  otherw ise. T he resu lt is the 
opera  house has no repu ta tion  for 
p rob ity  and excellence, such as the 
lead ing  place of am usem ent in a city 
the size of G rand R apids ought to  
have. People w ho go to  the M ajestic 
know  ju s t w hat they are  g e tting— 
a th ird -class en te rta in m en t a t a sec­
ond-class price—but people w ho pay 
$1.50 or $2 for a seat a t Pow ers ought 
to  be p ro tec ted  ag ain st such an im ­
position  as they  received all las t 
w eek at the hands of the m anage­
m ent. I t  w as a dow nrigh t sw indle— 
as a rra n t as the gam bler’s gam e— 
and should receive the sam e punish­
m en t as is accorded the pickpocket or 
gold brick o p erato r. ,

W H Y  BLAM E T H E  W O M EN ?
One of the num erous conferences on 

the high cost of living, at a m eeting  
in Philadelphia, has declared th a t it 
has discovered the reason. I t  charges 
it in the first place to  w astefulness 
on the farm s and in the cities, then 
to failure to  fertilize and cultivate 
m illions of idle acres in this country, 
th ird ly  to  inadequate m eans of g e t­
ting  farm  p roducts to  the consum ­
ers, and lastly  to the ex travagan t de­
sires of housewives. I t  will be diffi­
cult to  convince anybody w ho has 
ever owned or w orked on a farm  
that, from  one point of view anyhow , 
there  is a g reat am ount of w astefu l­
ness. O n the con trary , there  is a vast 
am ount of econom y and scrim ping. 
T h at m ore acres m ight be cultivated 
is doubtless true, but the difficulty is 
to  get m en enough to  cultivate the 
acres th at are  a lready arable. W ork ing  
people p refer to  h ang  around the c it ­
ies, when m anifestly  some of them  
could do b e tte r  in the country . If 
there  is any w ay of inducing m ore 
m en to w ork on farm s, the individual 
incom es from  th is source would be 
lessened, but it is quite probable th at 
the price of farm  p roducts would be 
lowered.

If all the ra ilroads have to  pay rap ­
idly increasing  operating  expenses it 
will be im possible for them  to reduce 
fre igh t ra tes and thus make tra n s­
p o rta tio n  cheaper.

G ran ting  th a t there  is a consider­
able a rgum ent w hich can be invoked 
in favor of these previous proposi- 
t ’ons is only sta ting , not solving the 
problem . H ow  are these needed im­
provem ents to  be b ro u g h t to  pass? 
W ho is to  coax the people in to  the 
country, w here they  would be en tire ­
ly unfam iliar w ith the work, and m any 
of them  would surely have a hard 
time, for a  w hile anyhow . T he Ph ila ­
delphia conference m ust have been 
com posed of men, o r else they would 
not have offered the last reason, and 
by its position  given it em phasis. 
T hey charged “ex travagan t desires of 
housew ives" w ith the high cost of liv­
ing. T his m ay be reckoned a charac­
teristic  proceeding w hen it is recalled 
th a t Adam , a fte r ge ttin g  him self in­
to  troub le  laid it to  Eve, the only 
wom an on the prem ises he. could find 
to blame. I t  can be safely set down 
th a t the housew ives are not any m ore 
ex trav ag an t in their cooking and the 
m anagem ent of dom estic  affairs than  
the m en in the fam ily dem and. W hen 
the tu rkey  comes on for about the 
fifth tim e, it is the m an w ho objects. 
H e insists upon it th a t the m eals 
shall be to  his taste , and his taste  
is liable to  be w ealth ier than  his 
pocketbook. Because the good wife, 
o r m other, o r siste r provides w hat he 
asks, and for w hich he is naturally  
expected to  pay the bills, the civcum-

stance affords no w arran t for him 
o r anybody else to  blam e the  wom an 
because she did w hat he had req u est­
ed. T he stan d ard s of living are a 
g reat deal b e tte r than  they  used to 
be, and everybody, presum ably, has 
b e tte r th ings to  eat and m ore of them , 
and there  m ight still be fu rth er im ­
provem ent, but w hatever there  is of 
it in a financial way ough t not to  be 
blam ed on the wom an, o r at least not 
all of it.

P R O FIT A B L E  SID E  L IN E S.
T hey are all around you. No ques­

tion about that! And they  m ay mean 
much if you but have the shrew dness 
to  g rasp  them  carefully  and with 
com m on sense. T hey  depend so 
m uch upon your surroundings, your 
patronage, your very  self, that no 
one else can select them  for you. 
T he equation is a purely personal one, 
to  be w orked out by yourself. Avoid 
w hat you have no faith in; th a t is, 
if, a fte r a careful investigation, this 
is your opinion, even though  o th ers 
m ay strive to  m ake you think you are 
w rong. But having once decided to  
take up a certain  line, decide a t the 
sam e time to  push it for all there  is 
in it. V ery few s ;de lines will w ork 
theirAvay to  the fron t when the only 
foste ring  help accorded is a bit of 
shelf room . T here  m ust be som e 
propelling  pow er to render any force 
available. W ate r will go up hill, but 
it m ust be pushed up.

Avoid selections which are neither 
a ttrac tive  nor useful to  your custom ­
ers. E verj' place has its standards of 
requirem ent. T hese  m ay be g rad u al­
ly raised, but take heed th a t the in­
term ediate  steps are not rudely sk ip ­
ped. A utom obile supplies would be a 
poor source of profit in a m ountain 
country  so inaccessible to  the m achine 
th a t to u ris ts  studiously  avoid it and 
w ith no ow ner of a m achine for m iles 
around.

Aim no t only to select findings 
which fit in to  the p resen t day life of 
your people, but m ake them  in some 
way of service, ren dering  ou t-and- 
out purchase less a necessity. T he 
pa tch ing  of the  old coat does not hin­
der the purchase of a new one, but 
ra th e r serves as an  additional incen­
tive tow ard  ge ttin g  good m aterial, 
w hich will n o t require patch ing  the 
first thing . K eep a careful record  
of gains and losses in all y our side­
line departm ents. W iden  out along  
those which prove profitable; and if 
the  o thers, a fte r a tho rough  test, can­
no t be m ade to  pay, d rop  them  and 
m ake up som eth ing  else.

The man in the small town with no 
newspaper as an advertising medium 
can find no better means of publicity 
than publishing a little newspaper of 
his own for general distribution.
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C ogent C riticism s F ro m  M ichigan’s 
M etropolis.

Detroit, Jan. 12 —Learn one thing 
each week about D etroit: D etroit has 
ten firms m anufacturing paper boxes.

Joe Hirschman, general merchant at 
Mesick, was in Detroit last week with 
smile, baggage and want books. Joe 
has one of those irremovable smiles 
that couldn’t be jarred  loose by a 
steady stream of traveling men calling 
on him on a dull day—and that will 
get most of them.

“Pommes Collerettes” and “Petils 
Pois a La Françoise” were on the menu 
at the veteran traveling men’s banquet. 
They were served without orders, 
thereby saving much embarrassment to 
those who were unable to say it.

Congratulations to Grand Rapids and
C. H. Mehrtens. To Grand Rapids for 
its new Hotel Mertens and its reten­
tion of Mr. Mehrtens as a citizen; to 
Mr. Mehrtens for his progressiveness 
and faith in the future of the city he 
calls his home.

One of the largest crowds that has 
attended a meeting of Cadillac Coun­
cil, No. 143, turned out to attend the 
regular meeting Saturday night at St. 
Andrews hall. The Council organized 
a traveling men’s death benefit asso­
ciation along the lines of the Grand Rap­
ids organization. Resolutions on the 
death of the late Grand Treasurer, 
Henry E. Perry, received from  W ater­
loo. Iowa, and Saginaw councils were 
read. Five husky traveling men were 
presented with Ü. C. T. buttons after 
the usual sedate initiatory ceremonies. 
The new members are as follows : 
Francis Tyler L’Van (Michigan Brok­
erage Co.) ; Chas. E. Allinger (Chas. 
À. Strelinger & Co.) ; Francis B. 
Rubaczewski (Beecher, Peck & Lewis) ; 
Fred L. Pease (Lee & Cady) and J. I. 
King (L arns & Bros. Co.)

Some men waste valuable time tell­
ing what they are going to do, while 
others do it and let someone else tell 
what they have done.

More noticeable in the business called 
politics.

Robert E. Ferguson, formerly of the 
Tones-Witter Co., of Columbus, Ohio, 
has accepted a position with Burnham, 
Stoepel & Co. and will cover the terri­
tory in N orthern Ohio. Mr. Ferguson 
is an old hand at the dry goods busi­
ness. although young in years, having 
covered the same territory  for the Co­
lumbus concern for eleven years. His 
home is in Bucyrus, Ohio, where he 
will make his headquarters.

Poverty is what Sherman said about 
war—how would you like to work for 
Ford?

A. J. Myers has moved into his new 
location on Gratiot avenue in the store 
formerly occupied by Brushabers. Mr. 
Myers conducts a furniture store and 
his business has been growing steadily 
until he was at last compelled to seek 
larger quarters. Besides his furniture 
business, Mr. Myers carries a line of 
carpets, rugs, etc.

I t’s up to the w riter to apologize for 
the way the Tradesm an spelled Joe 
Bracht’s name in the last issue. Joe 
says, afte r living in Grand Rapids so 
long, he doesn’t mind having his iden­
tity covered up as much as possible, but 
he’ would rather have his front name 
changed than his hind name—this he 
has already done, for in Detroit he is 
known as John Bracht. Accept our 
sincere and humble apology Joe—John.

On the other hand, a fellow who lays 
by a portion of his earnings doesn’t 
have to worry about his boss declaring 
him in on a dividend.

To know a thing is one m atter and 
to do it is another—do as we say, not 
as we do.

The D etroit Retail H ardw are Deal­
ers’ Association held a banquet and 
smoker on Thursday, Jan. 8. The fol­
lowing officers were elected : President, 
J. B. D raper; F irst Vice-Pres., Charles 
Raymo; Second Vice-Pres.. Wm. 
C ross; T reasurer, A. Lemke (tw elfth

consecutive te r m ) ; Secretary, O. J. 
Darling (eleventh consecutive term ). 
Wm. Moore, who conducts a hardware 
store on Russell street, led the orches­
tra  and if Mr. Moore was trying to sell 
a half dozen furnaces to a likely pros­
pect, he couldn’t have worked harder 
to please the crowd. By the way, even 
though he be in the hardw are business, 
“Bill’ is no tin pan musician. The As­
sociation will give a dance a t the 
Knights of Columbus hall on Jan. 22. 
A fter a pleasant evening, listening to 
speeches, stories and “hitting the pipe,” 
the party broke up in plenty of time 
to catch an early car.

Detroit Council, No. 9, will hold its 
regular meeting at its hall next Sat­
urday night. Members of No. 9, kind­
ly bear this date in mind and make a r­
rangements to be on hand.

A traveling man carried away a pin 
cushion from a Lansing hotel a few 
days ago for a souvenir. H e was a r­
rested and fined. Now why not refuse 
pin cushions, dresser covers and bed­
ding to the few thousand other trav­
eling men ?

Honesty is the best policy, exclusive 
of those written by some ' insurance 
companies.

Mr. P.allantine, of the Soo, who has 
been in Port Huron, where he has been 
assisting his brother, who owns and 
conducts the large department store 
known as the Ballentine Co., has re­
turned to his home.

George B. Forrester, of George B. 
Forrester & Co., general merchants of 
Deckerville, accompanied by his wife, 
lias gone to Florida to spend the winter 
and, incidentally, secure a much needed 
rest. The store will be left in care of 
Lee Morden. Mr. Forrester is par­
ticularly fortunate in having such an 
able manager as Mr. Morden, with 
whom he can entrust his business.

A rthur W. Graham, of the Graham 
Clothing Co., of Carsonville, is another 
to seek the warm breezes of the gulf 
stream, having started for Florida last 
Thursday.

A fter having been informed that Mr. 
Stearns, of Stearns Bros., has an­
nounced his intentions of leaving Cros- 
well on Feb. 1 for Florida, we are in­
clined to believe that the merchants in 
the Thumb anticipate a rather severe 
February’ and March—or had a pros­
perous 1913.

It isn’t necessary for many m arried 
men to go South for warmth. Certain 
misjudgments on their part generally 
precipitates a hot time.

At the last meeting of Cadillac Coun­
cil, No. 143, plans were promulgated 
for the furtherance of Lou Burch’s 
candidacy for Grand T reasurer of the 
U. C. T.

C. H. Mehrtens, in using the T rades­
man as a medium to announce the open­
ing of his new hotel, exercised unusu­
ally good judgment. The Tradesman, 
we believe, is read by more traveling 
men in Michigan than any other or 
several combined magazines. W e are 
at a loss to understand why more hotels 
do not avail themselves of the valuable 
advertising space in this paper.

Safety first in D etroit means to leap 
out of the way of an automobile be­
fore it hits you.

Thomas Sheehe (Edson, Moore & 
Co.), who has been working on differ­
ent territories as special salesman, has 
at last been appointed to cover a regu­
lar territory. “Tom” will travel on the 
Southern Michigan territory  on or ad­
jacent to the Michigan Central Railroad. 
Mr. Sheehe is a very likable young 
man. as well as a good salesman, and 
we can see no reason why he should 
not be one of Edson, Moore & Co.’s 
top notchers in a short time.

Claude Hiser, leading citizen (and 
sometimes led) of Leslie, also travel­
ing man and bondholder, says that he 
cannot get all the business he wants 
because there isn’t that much business. 
Just like Claude.

Chas. J. W right, proprietor of the 
W right Store, dry goods and furnish­
ing goods, on Grand River avenue, 
wound up his 1913 business with a neat

enough balance on the sunny side of 
the ledger to enable him to purchase 
a bright new Oakland touring car. As 
we are desirous of an auto ride, we 
will say that we knew all the time that 
Charlie would make a success of the 
retail business.

H.S.—Thanks for the item, but you 
will have to tell it yourself. Very 
thankful for all items of interest, but 
no personalities. W e don’t mind using 
it ourselves, but the boss editor would 
only blue pencil it.

Mr. Blum, manager for the J. B. 
Sperry store, at P o rt Huron, passed 
through Detroit last week, en route to 
Wisconsin, from  which place, he re­
ceived the sad news of the death of his 
father. W e wish to express our sym­
pathy to Mr. Blum and family in their 
bereavement.

M. M arx, formerly of Manistee and 
for a number of years representative 
for the Phoenix Knitting W orks, of 
Milwaukee, in casting about the State 
in search of more central location, de­
cided that Detroit was the proper place 
and is now firmly entrenched in this 
city. Mr. M arx has opened an office 
and sample room in the Avenue Theater 
building. Welcome Marcus, to our 
city.

One Detroit concern m anufacturing 
slippers turned out 40,000 pairs of felt 
slippers last year. One concern mak­
ing boys’ shoes employs 150 men daily 
(except Sunday) and there are six 
shoe m anufacturing concerns in De­
troit. H orse shoes, however, are near­
ly obsolete in Detroit. W e call this to 
the attention of Gabby Gleanings editor.

W hat has become of Guy P fander 
and his Read the Tradesm an?

There is never a closed season for 
shooting hot air.

Leslie Runner, of Shelby, member of 
the firm o f Runner & Spellman, says 
when a fellow gets a letter that doesn’t 
please him and sends a 2,000 volt let­
ter in reply, about the best place to mail 
it is in the stove.

Ira  Wallace, of the Wallace Co., P o rt 
Austin, is the proud possessor of a new 
W inton six automobile. Ira  intends to 
show up the would-be speedists in and 
about P ort Austin—he also expects to 
make a few runs into the city where 
life is worth living, when Old Sol and 
the country roads get on speaking 
term s again.

H arry  Bump, (M arcero Bros.,) has 
been suffering with stomach trouble for 
some time and, to receive permanent 
relief he has gone to Rochester, Minn.. 
where the celebrated surgeons, Mayo 
Brothers, will operate on him. He 
expects to be gone about three weeks 
and we hope the mission will be suc­
cessful.

There are more expensive ailments 
than indigeston these high cost of 
living days. A few days’ fasting will 
pay for several doctor’s visits.

“Mitt” Beach spent Sunday in De­
troit, from which city he will proceed 
to Indianapolis, where he expects to 
put in the hardest working year of his 
career for the G. J. Johnson Cigar Co., 
of Grand Rapids. He will be accom­
panied by Guy Caverly, who will point 
out the leading hotels and cigar deal­
ers who are and who are not Gee Jay 
and Dutch M aster boosters. Indianap­
olis, by the way, is a city that is situ­
ated in the American Association and 
Federal League.

A fter reading the Government en­
voy’s report of conditions (? )  in the 
Upper Peninsula, we might say that 
the United States is hounded on the 
north by Canada, on the west by the 
Pacific Ocean, on the east by the A t­
lantic Ocean, on the south by the M ex­
ican soldiers and in W ashington by 
the labor unions.

A rthur Brevitz is awaiting the return  
of his laundry, a fter which he will hie 
himself to the Eastern mills and the 
Hippodrome in the interest of Burnham, 
Stoepel & Co.

Champ Clark says a man lectures for 
money. I f  m arried women did the 
same thing for money we know of 
some who would become very wealthy.

Now we know what is causing some 
of the excitement in the Upper Penin­
sula, that cannot be placed at the doors 
of the strikers. John Caddy, Puritan 
hat distributor, is up there with his 
variegated mackinaw. By the way, 
Tradesm an advertising pays. J. R. 
W addell named his new bull dog 
“Caddy.”’

Some traveling men are becoming 
m artyrs to their business. Tom  B ur­
ton, although m arried but a few months, 
has left his bride long enough to take 
a three days’ trip into the Thumb of 
Michigan.

“Thin” Pierce, who came within a 
hair’s breadth of paying St. Peter a 
visit, in his effort to capture a Carnegie 
medal in Ludington a year ago by stop­
ping a runawray team and then fol­
lowed that feat by getting married, 
says that some men never stop to think 
that they are not the same kind of 
husbands that father used to  make. 
Mr. Pierce is the fellow who borrowed 
the woo from W ooltex for a short 
period, returning it to H. Black & Co., 
of Cleveland, the firm he so ably rep­
resents.

A. F. Smith, old time traveler and 
now advertising manager for the C it­
izens Telephone Co., of Grand Rapids, 
was a Detroit visitor last week. De­
tro it was Mr. Smith’s form er home.

There are drug stores and again there 
are other drug stores. Glenn Bowles, 
of Delray, owns and conducts one of 
the latter kind. A t least, he conducts 
a different drug store than the common 
every day kind of a drug store. Mr. 
Bowles has just completed alterations 
on his store that gives it a real aristo­
cratic drug store look—but then to any 
one who knows Glenn, that is not sur­
prising news, as he is forever doing 
something to boost his business—and 
an up-to-date store is one of the best 
methods. Very few stores in Michigan 
carry a more extensive line than is 
carried in Mr. Bowles’ store.

Speaking of drug stores there are 
still a few old-fashioned ones that 
carry drugs.

Robert J., better known as “Bob” 
W addell, traveled for the Michigan 
Stove Co. for a number of years until 
1905, when with has usual g rit and en­
terprise he resigned and organized the 
Independent Stove Co. One year later, 
as Bob says, to get where there was 
more room to expand, he moved his 
factory to Owosso, where it now is and, 
true to his prediction, has expanded. 
Just to show the world that some trav ­
eling men have executive ability, coup­
led with salesmanship, Mr. W addell’s 
project has grown until he is obliged to 
run the factory overtime to keep up 
with the rush of business.

W hile it isn’t considered proper for 
a man to m arry a girl for money, we 
don’t believe a man should let a girl’s 
money interfere with her happiness, if 
she thinks said man will bring it.

W e would be very grateful to those 
Detroiters who would find time to send 
us a few items for these columns, 
wholesale or retail, 211 Columbus 
avenue.

W e repeat, do not forget that U. C. 
T. Council, No. 9, holds its regular 
monthly meeting Saturday night, Jan. 
17.

Detroit is the mecca for many buyers 
who are preparing for January, Febru­
ary and a fte r inventory sales. Nearly 
all report, despite the calamity howls in 
1913, that last year was a prosperous 
one.

George Ransom, who covered the 
N orthern Michigan territory  fo r the 
Michigan Stove Co. for a number of 
years, resigned from that concern and 
is now representing the Independent 
Stove Co., of Owosso, in Southern 
Michigan and N orthern Indiana.

Another million dollar hotel on its 
way up from  the ground in Detroit. 
The new hotel will be called the Hotel 
Statler.

In Grand Rapids the hotels can ac­
commodate the traveling men nicely— 
part of the time.

Chicago, "I will” ; Grand Rapids,
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“Knows how” ; Detroit, “Does It.”
“Billy” W ilsterman, of Marquette, 

says that soft music often follows hard 
drinks.

Gard W allace says that the flat he 
and his wife occupy is so small he is 
obliged to use condensed milk and wear 
summer underwear, w inter underwear 
being too thick for the limited space.

A city flat is no place to get the 
big head. Jam es M. Goldstein.

Merry M usings From  M uskegon.
M uskegon, Jan . 12—T he lady in 

the T radesm an  office who deciphers 
th is m ess says that, w ith  th e  excep­
tion o f E. A. Stowe, 1 am the w orst 
w rite r she ever saw.

T he b iggest joke we have ever read 
in the sign Safety F irs t on the build­
ings of one of our M ichigan railroads.

B. A. W alker, of K alam azoo, fo rm ­
erly  w ith  the G rand R apids In te rn a ­
tional H a rv es te r Co. sales force, is 
now w orking for its South Bend g en­
eral agency.

J. H . Lee inform s us th at if we 
charme our m eeting  to  Fpd-"- n igh t 
be will g ladlv re ta in  the position  of 
Ju n io r Counselor. T h is will be de­
cided a t our next m eeting , Jan . 1~.

Jud  D urea and J. V. P o rte r , form er- 
lv w ith the In tern a tio n a l H arv este r 
Co., left for the W est M onday to 
w ork  for the R um ley P ro d u c ts Co.

John  R. M acauley (In tern a tio n a l 
H a rv es te r Co.) is going to  A urora, 
111., for the sam e com pany.

Yes, we had a little  m ore space than  
our friend from  Bav City. T he Boom- 
let failed to  boom  last week.

R. G. B utton , of Lansing, and Ye 
Scribe, form erly  w ith the In te rn a tio n ­
al H a rv es te r  Co., have gone to work 
for tile O sborne division at Lansing. 
Yes, we still sell spreaders.

W hile we do not con tribu te  much, 
we do not shoot it all one week and 
then lay off, as som e of the o th er 
pencil pushers do.

M onday, Jan . 12, w as our birthday. 
As to ju s t how old we are, we leave

to  you. No, boys, we are not h in t­
ing for a present.

If the fellow w ho beat me to the 
M uskegon in teru rban , corner of 
B ridge and Scribner streets, Saturday 
night at 5 p. m., w ants that w atch 
lie lost, he can find it a t the in te ru rban  
office, as I gave it to  the conductor 
of the car follow ing.

W e saw L eR oy Mead, of M iddle- 
ville, in G rand Rapids S aturday  and 
he says that he th inks th a t the Irish  
are com ing to  their ow n down th at 
way before long.

E ighty-seven ladies got on the train  
a t G rand L edge for L ansing  W ednes­
day m orning. F o recast: M ore snow 
and colder. E. P. M onroe.

Call for the Sixteenth Annual Con­
vention.

P o rt H uron , Jan . 13— O ur six teen th  
annual convention will be held in the 
city of G rand R apids on T uesday, 
W ednesday and T hursday , F ebruary  
24, 25 and 26, 1914, and the com ­
m ittee  in charge of th is series of 
m eetings have been w ork ing  hard 
for several m on ths w ith a view to 
m aking it the best convention  we 
have ever held.

T h e  A ssociation has grow n in 
s tren g th  and p restige  and it has be­
come a facto r in the handling  of 
problem s affecting the in te res ts of the 
m erchan ts of th is State.

T he s tren g th  of the o rganization  
depends upon the degree of co-opera­
tion  ex tended to  it by the local 
branches and for th a t reason it is 
im perative th a t each local association  
select for its m em bership, its m ost 
represen tative  m en as delegates to 
our annual m eeting.

T rade  conditions are changing  from  
year to year and in o rder to  exercise 
our la ten t pow er to  the best possible 
advantage, we m ust give careful con­
sideration  to  the problem s now be­
fore us and presen t a united fron t in 
insisting  upon full consideration  ot 
our in te rests as a class and not as 
individuals.

O u r convention offers a vehicle, 
th rough  the m edium  of which we can 
decide w hat is best for the re ta ilers 
of M ichigan and, having so decided, 
we are in a position  to  in telligently  
dem and consideration.

T he basis of represen ta tion  a t the 
convention  is one delegate for each 
dollar naid as per capita tax.

T he dues for individual m em bers 
in unorganized cities ar« $1 per year. 
'F o r associations w ith fifty m em bers 
o r  less, 50 cents per year. For asso­
ciations w ith m ore than  fifty-one and 
not over one hundred m em bers, 40 
cents per year, and for associations 
w ith m ore than  one hundred m em ­
bers, th irty  cents per year.

E very  m inute of the three days 
sess 'on  a t G rand R apids will be spent 
to the best possible advantage in the 
consideration  of v ital issues. Plans 
will be inaugurated  for increasing  
the efficiency of th at o rgan ization  and 
ex tending  its influence.

Local o rgan izations should p rom pt­
ly notify  the S ta te  S ecretary  of the 
nam es of delegates as soon as selected 
and should arran g e  to  see to  it th a t 
the per capita  tax  for 1914 is paid at 
the convention.

A cordial inv ita tion  is ex tended  to  
retail g rocers and general m erchants 
bo th  in o rgan ized  and unorganized 
cit es to  be p resen t and participa te  in 
the deliberations of this convention.

J. T. Percival,
S e c y  R etail G rocers and General 

M erchan ts’ A ssociation.

H e W as a Perfect Man.
“There was one man whose life was 

perfect,” said the Sunday-school teach­
er. “W hat one of you can tell me who 
he was?”

Little Mary Jane’s hand went up and 
the teacher nodded to her.

“He was mamma’s first husband,” 
she said.

Every Merchant Needs It.
Since our last issue we have re­

ceived the th irtie th  anniversary  ed i­
tion of the M ichigan T radesm an, pub­
lished at G rand Rapids. One hundred 
fourteen  pages of good read ing  m at­
ter, p rin ted  on good paper and w rit­
ten  by good w riters. W hile the an -’ 
n iversary  edition deserves special 
m ention, the o th er 51 issues of the 
year are  not to  be overlooked. No 
b e tte r  trade paper, reaching into every 
line of business, is published in the 
M iddle W est. O u r advice to  m er­
chan ts looking fo r opportun ities to  
develop their business is to  subscribe 
for the T radesm an. I t  has come to 
be a necessity  in the w holesale, as 
well as the retail business, besides 
tak ing  a lively in te res t in the trav ­
eling men.

E. A. Stow e, the  editor, is fully 
awake to the needs of the m erchants, 
besides having an innate know ledge of 
the cu rren t topics of the day. H e is 
fearless and p rin ts the tru th , reg ard ­
less of whom  it helps or h u rts—which 
is a w holesom e diversion from  so 
m uch of the partisan  and yellow jo u r­
nalism  of to-day.

T he T radesm an  and its ed ito r are 
a credit, not only to  G rand Rapids, 
not only to  M ichigan, but to  the 
country  and to  journalism . W e need 
the M ichigan T radesm an in our busi­
ness and we know ,’ Mr. M erchant, you 
need the M ichigan T radesm an in 
yours.— D ry Goods O ptim ist.

A man may boast tha t  he is com ­
plete master  of himself and not have 
much to boast at that.
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SEWSof-theBIJSINESS WORLD

M ovem ents of Merchants.
Nashville—Mrs. 0 .  M. Beck succeeds 

Mrs. Quick in the millinery business.
Dighton—J. M. Curtice has added a 

line of groceries to his meat stock.
Saginaw —T h e  V alley A uto Supply 

Co. succeeds the B olton A uto Co.
Reed City—W atkins & Son have en­

gaged in the meat business on Upton 
avenue.

Caro—The Hub Clothing Co. is clos­
ing out its stock and will retire from 
business.

M anton—T he principal office of the 
W illiam s Bros. Co. has been changed 
to  Cadillac.

Greenville—Fred Northquist succeeds 
Clarence Dutcher in the restaurant and 
cigar business.

Lake City—J. F. R athbun, of M an- 
ton, has purchased the jew elry  stock 
of Eugene Cillaway.

Montague—A. L. Ainger has pur­
chased the Jacob Jager meat market and 
will continue the business.

Low ell—T he capital stock of the 
Lowell S ta te  Bank has been increas­
ed from  $25,000 to  $50,000.

Jackson— George E. McCann has 
opened a wholesale fru it store in the 
Lake block on Michigan avenue.

M arquette—A. E. Peterson, dealer in 
dry goods and shoes, is remodeling his 
store building on South F ront street.

Kalamazoo—John W arren, recently 
of Battle Creek, will open a worn 
ready-to-wear store here about Feb. 15.

Tula—L. Jenson, of the Jenson Lum­
ber Co., of Ewen, has purchased a con­
trolling interest in the Tula Lumber 
Co.

Tustin—Mrs. Carrie Provin has sold 
her stock of dry goods and millinery to 
A. A. Lovene, w'ho has taken posses­
sion.

Peacock—R. M. Smith has sold his 
store building and stock of general 
merchandise to Henry Bartlett, who has 
taken possession.

Freeport—Miller & H arris have sold 
their furniture and undertaking stock 
to L. B. Rumsey. formerly of St. Louis, 
who has taken possession.

Carsonville—L. O. W entworth has 
purchased the drug stock of L. O. W ent­
worth & Co. and will continue the busi­
ness under his own name.

Oakley—Ray S. Babbitt, recently of 
Owosso, has purchased the Luther Y. 
Howell stock of general merchandise 
and will continue the business.

Bancroft—John A. W atson, of W at­
son Bros., dealers in general merchan­
dise, is seriously ill at his home, as the 
result of a stroke of apoplexy.

Ionia—The Ionia Lumber Co. has 
engaged in business with an authorized 
capital stock of $25,000, of which $20,- 
000 has been subscribed and paid in in 
cash.

Frem ont—H. S. Sayles has purchased 
the interest of George Powers, in the 
Sayles & Powers clothing stock and will 
continue the business under his own 
name.

Redfield—Samuel Akin, who has con­
ducted a general store here for a num­
ber of years, was found dead at his 
store Jan. 9 as the result of an atttck 
of heart disease.

Ypsilanti—Frederick M. Smith has 
sold his stock of harness and horse 
goods to E. R. Schill, formerly of Sa­
line, who will continue the business 
under his own name.

Bellevue—Mason & Sharkey, dealers 
in shoes and men’s furnishing goods, 
have sold their stock to C. M. Kent, 
who will continue the business under 
the style of Kent & Co.

W hitehall—Jacob Jager, form erly en­
gaged in the meat business at Mon­
tague, has leased the G. Berg & Co. 
meat market for a term  of three years 
and will continue the business.

A lbion—T he F ran k  E. N ow lin Co. 
has purchased the Spriugport E levato r 
Co.’s holdings. T h is gives the com ­
pany e levators a t Spriugport, Parm a 
and M arengo and the $20,000 p lant 
here.

M arquette—A. W . L indstrom , who 
conducts a sto re  a t the  co rner of 
T hird  and M agnetic streets, has sold 
his stock to  J. Q. Lew is & Co., w ho 
have added a line of m eats to  the 
stock.

Sunfield—P. J. Welch has sold his in­
terest in the P. J. Welch & Son stock 
of groceries, shoes and drugs, to Ben­
jamin Barnum and the business will be 
continued under the style of Barnum & 
Welch.

C h arlo tte—George T. Bullen and 
Jo h n  R ichey have engaged in the 
d ry  goods business under the s ty 'e  
of Bullen & Richey. Mr. Bullen still 
conducts a sto re  at A lbion on his 
own account.

F ife Lake—Louis M orris has sold his 
store building, fixtures and stock of gen­
eral merchandise to M. H. Blumenthal, 
recently of Cleveland, Ohio. Mr. M or­
ris will devote his entire attention to his 
store at Kingsley.

G rand L edge—W illiam  Schavey, 
dealer in im plem ents and harness, has 
purchased  the  W illiam  A ndre  cold 
sto rage  p lan t and o th er buildings and 
will buy hay and wool in connection  
w ith his o th er business.

Ewen—John Bergstrom, blacksmith 
for the L. Jensen Lumber Co., has for 
the past two years been working on a 
machine to be used for tendering meats. 
He has completed the device and a mod­
el has been sent to the patent office at 
W ashington. It is said that meat with 
bones in it can be run through the 
machine.

H astin g s—'H erm an B essm er, who 
has conducted  a m eat m arket here 
fo r the  p ast fifteen years, has ad m it­
ted  to  partnersh ip , his b ro th ers , A lbert 
and R obert, and  the  business will be 
continued under the sty le  of B essm er 
Bros.

L ansing— Chris J. R ouser, druggist, 
has m erged his business in to  a stock 
com pany under the style of the C. J. 
R ouser D ru g  Co., w ith  an authorized  
capital stock  of $20,000, all of which 
has been subscribed and paid in ir; 
p roperty .

B enton  H a rb o r—T he B enton Fuel 
Co. has m erged its business into a 
stock com pany under the  sam e style, 
w ith an au thorized  capital stock  ol 
$15,000, of w hich $11,400 has been 
subscribed, $510 being paid in in cash 
and $10,890 in p roperty .

Benton H arbor—Osborne & Son, who 
conduct a grocery store on the corner 
of Pipestone and Britain streets, have 
sold their stock to A. H. Rowe, who 
will continue the business at the same 
location in connection with his other 
stores on Pipestone and W ater streets.

H o lton—T he H o lto n  M ercantile  
Co. has been organized w ith an au­
thorized  capital stock of $16,000, which 
has been subscribed and $1,600 paid 
in in cash. T he stockholders are as 
follow s: W m . H un toon , $8,000;
H e rb e rt O ’C onnor, $6,000; C harles 
H . W ilks, $2,000.

K alam azoo— T he Globe garage, lo ­
cated on N orth  R ose street, has been 
purchased by G eorge T. W aber, a 
w ealthy  farm er living near Kendall. 
T he consideration  involved w as $7,- 
000. T he new ow ner will have charge 
of the garage and his son will assum e 
con tro l of the repair departm ent.

Sparta—H. V. M urray has sold his 
general stock to John Bermis, of Gob- 
leville, and Charles Selby, of Grand 
Haven. Mr. M urray has been in busi­
ness here for the past ten years. F. E. 
Johnson who has been associated with 
Mr. M urray during the greater part of 
his business career here, will remain 
with the firm.

K alam azoo—W . T. G rant, m anager 
of a New Y ork co rpora tion  which 
conducts a chain of 25-cent s to res  in 
the E ast, has a rran g ed  to  open a sim ­
ilar sto re  here on South  B urdick 
street, in the building now occupied 
by Van Peenen & Schrier, ¡|bout A ug­
ust 1. T he com pany is p lann ing  to 
erec t a 6ft-foot addition  to  the sto re  
building.

Kalamazoo—Jay P. Potts, of this city, 
who for a number of years was travel­
ing representative of the N iagara Choc­
olate Co., of N iagara Falls, N. Y., has 
started a wholesale candy house in Kal­
amazoo at the corner of N orth and 
W est streets. He will carry a com­
plete line of Falls chocolates and novel­
ties and will supply this city and sur­
rounding towns.

Niles—Depositors in the F irst N a­
tional Bank, which closed its doors in 
February, 1901, will receive an addi­
tional dividend o f 5 per cent. Deposit­
ors have now received 80 per cent., the 
last previous dividend of 5 per cent, 
having been paid Nov. 12, 1904. So 
long a time has elapsed that many de­
positors are dead and their estates are 
closed, and others have lost or destroyed 
their bank books.

Owosso—H. H . Freeland, trustee, of 
Grand Rapids, writes to creditors here 
that an inventory has just been com­
pleted of the assets and liabilities of: 
the Brown Clothing Co., and that it 
is the intention to close out the Owos­
so store and apply the proceeds in the 
payment o f indebtedness. A  summary 
of assets and liabilities attached to the 
letter indicates the assets of the two 
stores, in Owosso and Benton H arbor, 
total $14,797.03, while the total of lia­
bilities is $8,699.25.

Zeeland—T he W illiam De Pree H ard ­
ware Co. has hit upon a novel adver­
tising scheme. Through the mails it is 
sending the citizens o f Zeeland and vi­
cinity a tag bearing a number. About 
a thousand of these numbers are sent 
out. I t  then attaches similar numbers 
to certain articles throughout the store. 
The idea is that all those receiying 
numbers must visit the store on cer­
tain days and search for the prize bear­
ing their number. In this way they in­
spect the contents of the entire store.

Manufacturing Matters.
D etro it—T he A m erican Silicia Co. 

has changed its nam e to  F lin t Silicia 
Co.

D etro it—T he W ayne B elting Co., 
has changed its nam e to  the W ayne 
B elt Co.

M onroe—T he Y ounglove Glove Co. 
has decreased its cap :tal stock from  
$30,000 to  $10,000.

Tecumseh—S. J. K err has sold his 
bakery to H. D. Gill, recently of Flint, 
who has taken possession.

K alam azoo—iBlood B ro th ers M a­
chine Co. has increased its cap italiza­
tion from  $75,000 to  $250,000.

Jackson—T he F ro s t G ear & M a­
chine Co. has increased  its capital 
stock from  $150,000 to  $300,000.

A nn A rbor—T he A nn A rbor P iano 
Co. has changed its nam e to  the A nn 
A rbor P iano Co., and increased its 
capital stock from  $150,000 to $240, 
000.

D e tro it—T he Safford R ad ia to r C or­
poration  has been organized w ith an 
au thorized  capital stock of $2,000, all 
of which has been subscribed and 
paid in in cash.

P o rt H uron—At the annual meeting 
of the stockholders and directors of the 
Aikman Bakery Co., S. J. W atts was 
elected President, succeeding the late 
W. F. Davidson.

Sparta—T he S parta  F oundry  Co. 
has engaged in business w ith  an au ­
thorized  capital stock of $5,000, of 
w hich $3,350 has been subscribed and 
$1,000 paid in in cash.

Greenville—J. W. Maples, President 
of the W olverine F ix ture  Co., of De­
troit, has leased the old starch factory 
which went to the wall several years 
ago, and has began installing machinery 
for the m anufacturing of store fixtures. 
A hundred men, it is expected, will be 
employed by M arch 1.

Cheboygan—A woolen mill for Che­
boygan is proppsed by Jam es F. Mo­
loney, retiring President of the Che­
boygan County Savings Bank, which 
was merged with the Cheboygan State 
Bank. Buildings on the bank of the 
river, erected thirty-three years ago and 
operated as a brewery, are being torn 
down, to make room for the proposed 
factory.
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Review of the Grand Rapids Produce 
Market.

Apples—Greenings and Baldwins, $4 
u $4.25 per bbl.; N orthern Spys and 

Jonathans, $5@5.25.
Bananas—$2.25 per 100 lbs. or $1@ 

1.75 per bunch.
Butter—The market is very much 

lower than a week ago, Fancy creamery 
commands 33c in tubs and 34@35c in 
cartons. Local dealers pay 24c for No. 
1 dairy and 17c for packing stock.

Cabbage—90c per bu.
Carrots—65c per bu.
Celery—$1.25 per box containing 3 

to 4 bunches.
Cocoanuts—$4.75 per sack containing 

•00.
Cranberries—The m arket has ad­

vanced to $15 per bbl. for late Howes.
Cucumbers—$2 per doz.
Eggs—Receipts of fresh eggs are in­

creasing considerably and the consump­
tive demand is at present only moder­
ate. There are still some storage eggs 
available, but the demand is light, ow­
ing to the fact that the price is too 
close to the price of fresh. The future 
of the egg m arket for several weeks 
depends upon the weather. Local deal­
ers pay 30c for fresh and hold cold 
storage at 25@26c.

Grape F ruit—$4.25 per box for all 
sizes.

Grapes—Malaga, $6 per keg.
Green Onions—40c per doz. for New 

Orleans.
Honey—18c per lb for white clover, 

and 16c fo r dark.
Lemons —California and Verdellis 

have declined to $3.75 per box.
Lettuce— Eastern head, $2.50 per 

b u .; hot house leaf has declined to 15c 
per lb.

Nuts—Almonds, 18c per lb .; B utter­
nuts, $1 per b u .; Chestnuts, 22c per lb. 
for O h io ; Filberts, 15c per lb .; Hickory, 
$2.50 per bu. for Shellbark; Pecans, 
15c per lb .; W alnuts, 19c for Grenoble 
and C alifornia; 17c for N aples; $1 per 
bu. for Michigan.

Onions—$1.25 for red and yellow 
and $1.50 for w hite; Spanish, $1.40 per 
crate.

Oranges—Californias are held a t $2.50 
@2.75; Floridas are selling a t $2.25@ 
2.50.

Peppers—Green, 75c per small basket.
Potatoes—The m arket is without 

change. Country buyers are paying 
45@50c; local dealers get 65@70c.

Pop Corn—$1.75 per bu. for ea r; 5c 
per lb. for shelled.

Poultry—Local dealers pay 12c for 
fowls, 8c for old ro o ste rs; 9c for geese; 
11c for ducks; 14@16c for No. 1 tu rk ­
eys and 12c for old toms. These prices

are live weight. Dressed are 2c per lb. 
more than live.

Radishes—30c per dozen.
Spinach—$1 per bu.
Sweet Potatoes—Delawares in bu. 

hampers, $1.25; Jerseys $4 per bbl.
Tomatoes—$3.50 per 6 basket crate 

of California.
Veal—Buyers pay 6@12c according 

to quality.

The Grand Rapids Paint Specialties 
Co. has been incorporated with an au­
thorized capital stock of $7,500 common 
and $2,500 preferred, all of which has 
been subscribed and paid in in cash. 
The stockholders and the number of 
shares held by each a r e : Chas. L. Gor­
don, 373 common, 250 p re fe rred ; C. 
Anderson Bradley, 372 shares and S. 
Eugene Hull, 5 shares.

W illiam  L ogie and Geo. J. H einzel- 
m an are in B oston  this week in the 
in te res t of the R indge, K alm bach, 
Logie Co.; d itto  A dolph and Sam uel 
K rause  for H irth , K rause & Co.; d itto
D. T . P a tto n  for G rand R apids Shoe 
& R ubber Co. A lonzo H ero ld , w ho 
was in B oston ten  days fo r the H er- 
o ld-B ertsch  Shoe Co., re tu rned  hom e 
last evening. ,

A. M. Y oung has purchased  the 
in te res t of J. De Jo nge  in the firm 
of J. D eG roo t & Co., m anufacturers 
of spot and  sta in  rem over a t Zeeland, 
and the business will be rem oved to  
th is city  and the nam e changed to  the 
D eG roo t Chem ical Co.

E. R. D unlap & Son succeed A ykens 
& Co. in the hardw are  business a t 
1968 D ivision avenue. E. R. D unlap 
w as fo rm erly  a trave ling  salesm an 
fo r the M ichigan D istrib u tin g  Co., of 
Lansing, and m ore recen tly  a farm er 
near Belding.

H orace  Shields (Sherw ood H all 
Co.) is a lm ost unapproachable  these 
days, all on account of the a rrival of a 
second y o u ngste r a t his hom e in E ast 
G rand Rapids. T h e  lad will bear the 
cognom en of H ow ard  D o ty  Shields.

T h e  co rpora tion  know n as the  M a­
ple P ro d u c ts  Co. is rep orted  as d is­
solved and Jacob  N a th an  will con­
tinue the  business individually, using 
the sam e style. H e will m anufacture 
and job  syrup  and m aple products.

Jam es W ickham  is re -engaging  in 
the m eat business at 1408 Plainfield 
avenue. H e was fo rm erly  in business 
in the sam e line a t 15 W est L eonard , 
selling out to  L ouis V anderveen about 
a y ear ago.

E dw in M osher is succeeded in the 
garage  business a t Lake D rive and 
D iam ond avenue by W . J. D am oth.

The Grocery Market.
Sugar—Raws are a little higher, but 

refined grades are quiet. All New Y ork 
refiners are still in harmony on the fol­
lowing b asis: Granulated in barrels, 
bags and bales, 4c; other hards, 4.05c; 
soft grades, 4.15c; cut loaf, crushed 
and tablets, 4.25c. Michigan granu­
lated is still sold by the refiners on 
3.90c basis.

T ea—T he m arket in Japans holds 
firm. S tocks are not large and with 
no m ore to  arrive, the p rospect for 
g radual advances is quite sure to  m a­
terialize. Low  grades which in the 
fall were offered at a lm ost any price 
have been picked up and elim inated 
from the offerings except a t advanced 
prices. Ceylons and Indias are s tro n g  
and good grades b ring  good prices. 
Some grades of China B lacks are 
good purchases at p resen t prices. 
Sum m er crop Form osas are very 
strong . ,

Coffee—T h e  failure of the Incor- 
p o ra to ra  C om pany of Sao Paulo, B ra­
zil, is im portan t only in the fact th a t 
it co n tro ls fo rty -six  sm all banks, 
th ro u g h  w hich it has been operating  
in coffee. T he position  of th a t com ­
m odity is seem ingly as bad as it was 
before the valorization  schem e was 
undertaken. T h ere  is said to  be an 
excessive supply, in consequence of 
which the g row ers can m ake no profit. 
I t  has long been know n th at affairs 
in B razil w ere in a stra ined  condition 
bu t it was tow ard  prom otion  schemes, 
such as railroads, that m ost people 
had been looking, ra th e r than  to the 
coffee trade, for a breakdow n. Brazil 
lias been insisten t for m any m onths 
in its dem ands on L ondon for loans. 
T h e  dem and is light, and the m arket 
is not strong , but fairly steady. Mild 
g rades are very s trong ly  m aintained. 
Javas and M ochas are  quiet and 
steady.

C anned Goods— T he tom ato  situa­
tion is unchanged and no t very en­
courag ing  to  holders. T om atoes are 
in fair dem and. C orn is unchanged, 
quiet and steady. Peas are unchang­
ed. T he supply of low grade peas 
is large and the m arket is heavy. F u ­
ture peas, m ore  especially the b e tte r 
grades, have sold w ith fair freedom . 
A pples are unchanged and quiet. Cali­
fornia canned goods are unchanged 
and dull from  first hands. Sm all E a s t­
ern staple canned goods are u n ch an g ­
ed and dull.

C anned F ish— Salm on of all grades 
are in seasonable dem and at ru ling  
prices. D om estic sard ines are firm 
and quiet. Im p o rted  sardines are still 
very high.

D ried F ru its— Spot peaches are still 
dull, and there  is no prospect of im ­
provem ent in dem and until the spring  
consum ing season sets in, but som e 
buyers look upon f. o. b. peaches at 
the prices now nam ed as a good p rop­
osition and are inclined to  anticipate 
requirem ents. As th is fru it is the 
cheapest by far of any th ing  on the 
list and th erefo re  likely to  a ttrac t a 
la rger consum ption  than  in o ther 
years, and as the South and Sou th ­
west, w hich are only nom inally  sup­
plied, are expected to  come in soon 
w ith good orders , it is figured th at 
the m arket is likely to  show a sub­
stan tia l advance w ithin the next few

weeks. Spot California prunes of the 
large  sizes are selling b e tte r to  the 
consum ing trade, and the  m arket 
show s an  upw ard tendency in sym ­
pathy w ith C oast advices. Raisins re ­
m ain dull and nom inal. C urran ts, ac­
cording to  advices by cable, are firm­
er in Greece, but the m arket here re ­
m ains quiet and unchanged. D ates 
are steady, w ith a quiet dem and. N ot 
m uch business is noted  in figs, but 
there  appears to  be no pressure  to  
sell.

Cheese—'Stocks are light and no 
im m ediate change seem s in sight.

Syrup and Molasses—Glucose is un­
changed for the week. Compound syrup 
shows no change and fa ir demand. 
Sugar syrup is unchanged and quiet. 
Molasses ditto.

Salt F ish— M ackerel is in light de­
m and at unchanged prices. Cod, hake 
and haddock are steady to  firm and 
unchanged.

P rovisions— Sm oked m eats are un ­
changed. Pure  lard is steady w ith 
light dem and and unchanged prices. 
Com pound lard is dull at ru ling  prices. 
B arreled pork is weak and slow, but 
unchanged in price. D ried beef and 
canned m eats are steady and unchang­
ed for the week, w ith light dem and.

H am tram ck—T he K eny-R usch Co., 
m anufacturer of cem ent blocks, has 
been incorporated  under the same 
style, w ith  an authorized  capitaliza­
tion  of $10,000, of which $5,320 has 
been subscribed, $4,333,98 being paid 
in in cash and $986.02 in p roperty .

W illiam  Boss succeeds J. J. H a rtg e r  
in the g rocery  business a t 716 W eal­
thy street. Mr. Boss recen tly  sold 
his business at Bishop, which he con­
ducted for several years past.

Clarence A. F isher succeeds J. W . 
K ingsbury in the tea and coffee b u s i­
ness at 1206 M adison avenue. He will 
do business under the style of the 
United Coffee Co.

K oetz & Van H erp, in the wall pa ­
per and pain t business a t 955 E ast 
Fu lton  street, have dissolved p a rtn e r­
ship and Mr. K oets will continue in­
dividually.

John  V an Single, 1045 Grandvillc 
avenue, has sold his g rocery  stock to 
W illiam  R oberts, fo rm erly  employed 
as an engineer on the P ere  M arquette  
Railroad.

D on’t be afraid  to  call the a tten tion  
of your clerks to  their personal ap­
pearance. I t  m akes a good deal of 
difference to  you w hat they  look like.

F ran k  D e ttling  succeeds A. G. 
E rickson in the bakery  business at 
134 South D ivision avenue. Mr. 
E rickson  has gone to  Texas.

David F. V anderT ill succeeds Frank  
D ouw stra  in the g rocery  business at
738 Thom as street.

John D ertien  has sold h s bicycle
repair business at 61 
to Jo h n  Kuiper.

7 E astern  avenue

R. J. Pearce has discontinued his
harness shop at 240 H all street.

I t’s as hard to make a man a hero 
as it is easy to unmake one.

mailto:5@5.25
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T he m ore the Middle W est bankers 
continue th e ir discussion of the new 
B anking and C urrency law, the m ore 
fully are they sa tisfy ing  them selves 
of its relation  to  their own affairs. 
E specially  have the country  bankers 
been aw akening to  the actual effect 
it will have on their business, and a 
change has come over their opinions.

It has been from  the first no secret 
th at the W estern  country  banks were 
generally  opposed to  the bill in its 
earlier form s, and th at they foresaw  
m any serious effects, especially 
th rough  refusal of N ational banks to 
join, thus avoiding the law ’s opera­
tion. But when the act was finally 
passed, they began to  study it as com ­
pleted and they now have a different 
idea of it. In  m any cities, m eetings 
w ere held last week of all the bank 
officers w ith their a tto rneys, and the 
law was discussed, section by section. 
T his resu lted  in a  decision to  accept 
it as w orkable and probably  helpful.

T he in terio r has all a long  looked 
upon currency reform  as prim arily  in 
the in te rest of a c rop-producing sec­
tion ra th e r than  m erely for com m er­
cial banking. T he provisions of the 
law re la ting  to  red iscounts and the 
handi ng of ag ricu ltu ra l paper, if in­
terp re ted  by the reserve association 
board in a liberal m anner, will, it is 
believed, take aw ay all fear of a cur­
rency crisis, and enable the country  
banks to  utilize their reserves m ore 
fully than  they  have ever been able 
to  do. L ikewise the effect on in te rest 
rates is of m uch m om ent. T he scarci­
ty  of m oney, a t the tim e w hen it is 
m ost needed, has been one of the 
handicaps of in te rio r banking, pa rtic ­
ularly outside the large  cities.

The average country  bank, called 
upon to  finance a w heat crop w ith a 
few w eeks of stress, m ust seek its 
funds in com petition w ith thousands 
of o th er banks sim ilarly situated. 
H ence the custom er is conpelled to  
pay a h igher rate , sim ply because of 
the insistence of a dem and based on 
the actual increase of wealth. W ith  
the  pow er to red iscount paper 
p rom ptly  and to  furnish abundant 
currency  for the needs of such a p e r­
iod, there should, in the opinion of 
the coun try  bankers, be less fluctua­
tion in ra tes and the banker should 
be able to  care for his custom ers 
w ithout the old-tim e plea of s trin ­
gency.

T his a ttitude  of the bankers is, how ­
ever, not to  be taken as indicating  
th a t they  expect to  encourage un ­
lim ited borrow ing. T hey  are im­

pressing  th is on th e ir custom ers ear­
ly. A leading bank in W este rn  M ich­
igan last week sen t to each of its 
deposito rs a sta tem en t endorsing  the 
law as “four-fifths good,” and p red ic t­
ing th a t the o th er fifth w ould be m ade 
perfect by am endm ents. H e added: 
“ I t  practically  p reven ts com m ercial 
panics. But those  w ho expect easy 
m oney fo r speculation  will be d is­
appointed. T he  w heels of com m erce 
will be given increased  activity , and 
the efficiency of c red its will be in­
creased .” T his banker was one of the 
opponents of the o rig inal bill.

“ In  its practical w orking,” said an ­
o th er banker w ho serves a strictly  
farm ing section, “ I do not anticipate 
that my custom ers will know  much 
difference from  p resen t conditions. 
But we shall be able to loosen enough 
from  our reserves to  pay our m em ­
bership in the regional bank and have 
a la rg e r sum w ith  w hich to  extend 
credit. I t  will be profitable for us 
and b e tte r  for the  com m unity.”

T h e  banking  in teres ts have come

REAL ESTATE IS THE FOUNDATION OF WEALTH 
AND INDEPENDENCE

We can show you some of the finest highly im­
proved farms, or thousands of acres of unimproved 
hardwood lands in Michigan, that are rapidly increasing 
in value. We also have the largest list of income prop­
erty in this city—INVESTIGATE.

GEO. W. BRACE & CO.,
64 Monroe Ave. Grand Rapids, Mich.

Citizens 2506 Bell Main 1018

Ask for our Coupon Certificates of Deposit

Assets Over Three and One-half 
Million

Are You Satisfied?
Are you satisfied with a 

6% real estate mortgage, 
when the interest on that 
mortgage is subject to the 
income tax law?

The dividends of the 
First Preferred, 6% Cu­
mulative stock of

U nited
Light & R ailw ays 

Company
Is TAX EXEMPT to the 
holder of that stock, for 
the reason that the tax 
is paid a t the source.

W rite us for full e x ­
planation of the subject.

Telephone us for bids 
and offers for any securi­
ties.

H ow e, Snow, 
Corrigan & Bertles

The
Old National Bank

GRAND RAPIDS, MICH.

Our Savings Certificates of Deposit form an 
exceedingly convenient and safe method of invest­
ing your surplus. They are readily negotiable, being 
transferable by endorsement and earn interest at the 
rate of S}4 % if left a year.

GRAND RAPIDS 
NATIONAL CITY BANK

Resources $8,500,000,

Our active connections with large 
banks in financial cenxers and ex­
tensive b a n k i n g  acquaintance 
throughout Western Michigan, en­
able us to offer exceptional banking 
service to

Merchants, Treasurers, Trustees, 
Administrators and Individuals

who desire the best returns in in­
terest consistent with safety, avail­
ability and strict confidence.

CORRESPONDENCE PROMPTLY REPLIED TO

Fourth National Bank
Savings

Deposits

8 8

^  United 
j States 

jjpjh Depositary

I M M m H

O l B M M B W

Commercial
Deposits

3
Per Cent 

Interest Paid 
on

Savings
Deposits

Compounded
Semi-Annually

3îg
Per Cent 

Interest Paid 
on

Certificates of 
Deposit 

Left
One Year

Capital Stock  
and Surplus

$580,000

Wm. H. Anderson, 
President

John  W . B lodgett,
Vice President 

L. Z. Caukin. 
Cashier

J. C. Bishop,
Assistant Cashier
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to  a period  in their developm ent when 
they  feel s tro n g ly  the  s tre ss  of sea­
sonal dem ands. T h e  coun try  is no 
m ore a half-settled , p a rtly  developed 
section w ith lim ited dem ands on credit 
facilities. T h e  g row th  of the country  
has vastly  increased  the am ount of 
business and the  high price level of 
all p roducts m eans the handling  of 
im m ense sum s each year. W here  one 
o r tw o banks previously served, there  
are now  m any, and the  ag g reg a te  of 
th e ir business becom es im posing com ­
pared  w ith the figures of tw en ty  years 
ago. In  the o rd in ary  course of af­
fa irs th ere  is little  s tra in ; but w hen 
all th is volum e of business sw ings 
one way a t one tim e, the sm all banks 
call on th e ir la rg e r neighbors, and 
the  u ltim ate  dem and b rings frequent 
periods of uneasiness.

W ith  th is rem oved, as the  bankers 
believe it w ill be u nder the  new 
law, and w ith  red iscoun ts provided 
for th ro u g h  a sim ple process, w ith  the 
im proved currency and cred it facili­
ties, such stab ility  should be estab lish ­
ed as will lessen  the average m oney 
ra te  th ro u g h o u t the W est, especially 
in tim es of large  dem and, but perhaps 
also in som e degree th ro u g h o u t the 
year. A t least the in te rio r bankers 
outside the  large  cities expect to  find 
th e ir w ay m ade m uch easier, and their 
ab ility  to  care fo r th e ir custom ers 
under all conditions g reatly  enhanced.

T he position  in which the  failure 
of the  d ry  goods firm of H en ry  Siegel 
& Co. has left deposito rs in the sav­
ings bank dep artm en t m ain tained  by 
th a t estab lishm en t s tro n g ly  em phasiz­
es the ob jection  h e reto fo re  expressed  
by the  T rad esm an  regard ing  business

houses being perm itted  to  conduct a 
banking business as a side issue. T he 
g ist of the Siegel receiver’s re p o rt is 
th at som eth ing  over $2,500,000 had 
been accepted  on deposit, from  14,- 
000 to  15,000 separate  individuals, 
and th a t tne m oney thus received had 
been practically  all loaned out to  the 
th ree  dry goods sto res  which failed 
last week. T hese  loans had been 
m ade on co lla teral of the  stock of 
the ho ld ing com pany w hich con tro lled  
these and som e o th er d ry  goods 
s to res; concern ing  which the Siegel 
receiver s ta tes th a t it undoubtedly  
has some value, but th a t “no one can 
tell w hat is the  value of the  stock."

Q u o ta tio n s  on Local S to ck s  an d  Bonds.
P u b lic  U tilities .

B id. A sked.
Am . L ig h t & T rac . Co., Com. 337 340
Am. L ig h t & T rac . Co., P fd . •106 108
Am. P u b lic  U tilities , P fd 72% 73%
Am. P ub lic  U tilities , Com. 46 47%
C ities  S erv ice  Co., Com. SO 81
C ities  Serv ice  Co., P fd . 68 70
C itizens  T elephone Co. 73 75
C om w ’th  P r . R y. & L t., Com. 
Com w ’th  P r .  R y. & L t., P fd .

55 56
77 78

Com w ’th  6% 5 y e a r  bond 95% 97%
P acific  G as & E lec. Co., Com. 34 35
T en n essee  Ry. L t. & P r ., Com. 13 15
T en n essee  Ry. L t. & P r .,  P fd . 61 63
U n ited  L ig h t & R ys., Com. 77% 79
U n ited  L ig h t & R ys., 1st P fd . 74% 76
U nited  L t. & R ys. new  2nd Pfd.. 70% 71%
U nited  L ig h t 1st an d  ref. 5%

bonds 87%
In d u s tr ia l  a n d  B an k  S tocks.

D enn is  C an ad ian  Co. 99 105
F u rn itu re  C ity  B rew in g  Co. 60 70
Globe K n ittin g  W orks , Com. 130 138
Globe K n itt in g  W orks , Pfd 97 99
G. R. B rew ing  Co. 150 155
M acey Co., P fd . 93 96
C om m erc ial S av in g s  B an k 200 225
F o u r th  N a tio n a l B an k 215 220
G. R. N a tio n a l C ity  B ank 173 178
G. R. S av ings  B an k 250 300
K e n t S ta te  B ank 258
Old N a tio n a l B an k 204 208
P eoples S av in g s  B an k 250
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The “G randfather man” may wear
out the top of his head patting himself 
there, but he will never wear out the
soles of his shoes carrying money to 
the bank.

Bankers Buy Them
According to the report of the comptroller of the 
currency, banks in 1913 bought $721,300,000 
public utility bonds as against $550,200,000 in 
1911, an increase of 31.1%, whereas there was 
a decrease in railroad bonds purchased of 6.2% 
and of municipals 2.5%. IVe recommend the 
purchase of the 5% bonds of the

American Public U tilities Co.
and its subsidiaries to net 6%.

Denominations of $100, $500» $1,000.

Full information and price upon application.

Kelsey, Brewer &  Company
ENGINEERS BANKERS OPERATORS

GRAND RAPIDS, MICHIGAN

Michigan Trust Co.
Resources $2,000,000.00.

O FFIC ER S.
Lew is H. W ithey, P resident.

W illard  B arnhart, Vice President.
H enry  Idem a, Second Vice P resident.

F . A. G orham , T h ird  Vice President.
G eorge H efieran , Secretary .

Claude H am ilton , A ssistan t Secretary.

W illard  B arnhart. 
D arw in  D. Cody.
E. Golden Filer, 

F iler City, Mich.
W m . H. Gay.
F. A. Gorham . 
T hom as H efferan. 
T hom as H um e,

M uskegon, Mich.

DIRECTO RS. 
H enry  Idem a. 
W m . Judson. 
Jam es D. Lacey, 

Chicago. 
E dw ard  Lowe.
W. W . M itchell, 

Cadillac, Mich. 
R. E. Olds, 

Lansing, Mich.

J. Boyd Pantlind. 
W illiam  Savidge, 
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P H IL A N T H R O P IS T  OR FO O L?
“W hom  the Gods would destroy  

they  first m ake m ad.”
T he recent action of H en ry  F o rd  

in increasing  the cu rren t ra te  of w ag­
es in  his factory  from  $2.34 to  $5 a 
day, irrespective of the efficiency or 
ability  of the w orker, is one of the 
anom alies of the age. Some th ink  it 
is due to  the fact th a t Mr. F o rd  is a 
ph ilan th rop ist- O th ers  a ttr ib u te  it 
to  his love for praise and pyrotechnic 
advertising . O th ers  say it  w as done 
ou t of revenge to  defeat the  o rg an ­
ization  cam paign recen tly  inau g u ra t­
ed by the  Indu stria l W o rk ers  of the 
W orld . O th ers  insist th a t it is due 
to  the fact th a t M r. F o rd  is insane 
literally  “drunk w ith  success.” T he 
T radesm an  is not in a position  to  ex­
p ress an opinion as to  w hich diag­
nosis is correct, but one th ing  is cer­
tain  and th a t is th a t the  m ove is an 
u n fo rtunate  one for nearly  every one 
concerned.

In  the first place, it w ould be very 
m uch m ore appropria te  for Mr. F o rd  
to  pu t a little  m ore m oney in to  his 
cars, so as to  m ake them  m ore sa tis­
factory  to  the  users. H e  has pursued 
the  ignis fa tuus of cheapness to  a 
po in t which is little  less than  ridicu­
lous. T w en ty  do llars additional put 
in to  each car would change it from  
an uncouth  m ass of junk to  som eth ing  
w orth  while.

In  the second place, he could select 
his selling agen ts  w ith a little  m ore 
care. M any of them  are crafty  schem ­
ers, w hose sole ob ject is to  ob tain  
the m oney of the gullible purchaser 
w ithout rendering  adequate service in 
re tu rn . M any F o rd  d rivers a re  of 
the opinion th at th is is the w eakest 
spot in the F o rd  system . H is m ethod 
of d istribu tion  is certain ly  abou t as 
w retched as could be devised.

In the th ird  place, the  schem e is 
bad fo r the m en as a class. In  nine 
cases out of ten, those w ho receive 
the increased w age will im m ediately 
raise their ra tio  of living up to  the 
new basis, so th a t they  will be no 
fu rth er ahead, financially speaking, at 
the end of the year than  they were 
under fo rm er conditions. W hen  re ­
verses and d isaster come—as they 
m ust come, sooner o r la te r—the m en 
will find it harder than  ever to  revert 
back to  the old way of living. T his 
will necessarily  resu lt in m uch dis­
sa tisfaction  which will m ore than  off­

set any good resu lts  which m ay en­
sue while the p lan is actually  in 
force. Possib ly  one m an in ten  will 
save the ex tra  m oney com ing to  him 
th ro u g h  th is freak  of generosity  o r 
insanity  o r w hatever it m ay be, but 
certain ly  nine out of ten  will no t be 
perm anen tly  be tte red  by the a rran g e ­
m ent.

One of the  w orst featu res of the 
m atte r is the  d issatisfaction  it will 
cause am ong o th er em ployes of o th er 
in stitu tions all over the w orld. T hey  
will n a tu ra lly  conclude th a t if F ord  
can do as he is doing o th er in stitu ­
tions can do the  same, w hereas no 
o th er m anufacturer m akes the en o r­
m ous profits th a t F o rd  does on his 
output. A ccording to  his own figures 
he m ade 181,000 autom obiles in 1913. 
As his net profit for 1913, according 
to  his own sta tem ent, w as $25,000,000, 
he m ust have m ade a c lear profit of 
$132.50 on each m achine. If Mr. F o rd  
was m anufacturing  flour o r sugar or 
some staple article  w hich would al­
w ays be m ade and sold and could so 
ad just his busines th a t it would m ake 
an abnorm al profit of this so rt—w hich 
would probably  be im possible— he 
would, perhaps, be justified in m aking 
an arrangem en t of th is so rt w ith his 
em ployes, but his business is of m ush­
room  grow th  and it is quite likely to 
go down some of these days as rap id­
ly as it has come up. W hen  th is 
occurs, he will find him self quite as 
unpopular w ith all classes as he is 
now popular w ith  the ig n oran t and 
unthinking.

T he T radesm an  does not w ish to  dis­
courage ph ilan throp ic  ideas on the 
p a rt of any m an—we have too  few 
m en in th is country  even ye t w ho 
have given th is problem  the though t 
and support it deserves—but sudden 
and freakish a ttem p ts  to  perform  the 
im possible on the  p a r t of the  New 
Rich are quite as likely to  result in 
harm  as good and, as is frequently  
the case, the  u ltim ate resu lt is m ost 
d isastrous to  the class the p ro pagan­
da was expected to  help.

T he F o rd  episode is one of those 
cases in which it is a g reat deal safer 
to prophesy  a fte r the  event than  be­
fore. Five o r ten  years from  now, 
we shall know  m ore about the way 
in which the new regim e has w orked 
ou t in the D e tro it concern  itself and 
about the way in which it has affected 
the  conduct of o th e r en terprises . All 
th a t one can do now is to  no te  som e 
of the facto rs th a t en te r  in to  the 
case. O ne of these is the phycholog- 
ical elem ent involved in the im m ediate 
spectacle. In  the past week o r two, 
profit-sharing  has been discussed by 
thousands of persons w ho until then  
had never so m uch as heard  of the 
term . A m ong them  are p robably  
m any em ployers w ho are th ink ing  of 
it, if no t as a practical probability , at 
least as som eth ing  m ore than  a m ere 
academ ic fad. Some of these  m ay go 
so far as to  enquire in to  the h isto ry  
of the subject in France, in E ngland, 
in Germ any, in th is country , and look 
up books o r G overnm ent rep o rts  re ­
la tin g  to  it. In  short, the  idea of p ro f­
it-sharing  has received a trem endous 
advertisem ent, and th ere  is no telling  
but th a t th is  will yield substan tia l and 
im p ortan t results.

In  favor of the p rofit-sharing  sys­
tem, in one o r an o th er of its form s, 
a g rea t deal is to  be said. I ts  cen­
tra l recom m endation , bo th  from  the  
narrow ly econom ic and from  the hu­
m an standpoint, is its capacity  for 
infusing in to  the ranks of the w ork ­
e rs  the feeling th a t they  have a p e r­
sonal stake in the p ro sp erity  of the 
en terprise  fo r w hich they  are lab o r­
ing. In  th at m odification of the profit- 
sh aring  idea which is em bodied in the 
m ethod  of “scientific m anagem ent,” 
the case is som ew hat different, for 
there  the stake of each w orker is 
expressly  m easured  by the  quantity  
of his own individual ou tpu t. B ut 
w hatever particu lar form  it m ay tak>, 
the idea of in troducting , w herever it 
is practicable, such a re la tion  betw een 
em ployer and em ployed as m akes for 
a keener in te res t in his w ork  on the 
p a rt of the w orker, and a m ore 
hum an in te res t in the  w orker on the 
p a rt of the em ployer, is one th a t is 
w orthy  of all encouragem ent. If  the 
D e tro it episode shall stim ulate  the 
study of the  practical possib ilities of 
profit-sharing , it will have been of 
good service to  the  country .

T H E  CH AN G E IN  SE N T IM E N T .
I t  is not the  E as te rn  financial m ar­

kets alone which have tu rned  sudden­
ly from  the lately  p revalen t g loom  and 
despondency to  a sp irit of cheerfu l­
ness'. B usiness sentim ent, here and 
elsew here in the W est, has changed 
radically  in the p ast week or two, 
and the disposition  now is to  look 
ahead for b rig h te r th ings. I t  is true, 
there  is little  disposition, on the p a rt 
of those w hose opinions count for 
anything, to  expect a  business boom ; 
but the belief exists th a t th ere  is to  
be slow but steady  im provem ent from  
th is tim e forw ard.

T h ere  has been m uch, liquidation 
along  certain  lines and there  is m ore 
to  come, unless outside conditions 
change m ore definitely for the b e tte r 
in the near fu ture. B ut the underly ­
ing position  of the  W est is b e tte r  than  
it has been a t th is tim e in several 
recent years and conditions are such 
that, w ith  average crops th is com ­
ing  season, a really  good business year 
should ensue. U ntil m ore  is know n 
of the crop outlook, it is not expect­
ed th a t any very  brisk  business will 
result, but th a t th ings will m ove 
along, w ith a continued gain in cheer­
ful sentim ent.

T he consum ers m ust have goods; 
th a t is evident. T he coun try  will not 
stand  still. A nd m eantim e supplies 
are  below  the average, so th a t any 
decided en largem ent in general buy­
ing will s ta r t m anufacturers to  tu rn ­
ing out m ore goods, and create  a 
rapid im provem ent in trade  along  all 
lines.

Steel men, for instance, are  g e ttin g  
m ore orders, and, a lthough  the aver­
age size is as yet not large, they  are 
accum ulating  in a way th a t m akes for 
b e tte r  feeling. Som e of the  p lan ts 
now inactive are understood  to  be 
p reparing  fo r resum ption  of opera­
tions in the near fu ture. W hile  th ere  
are still some uncom fortab le  features 
in the business situation , those  are 
now expected to w ork  out all righ t, 
g iven a little  time. T h ere  are pes­

sim ists to  be found in the  business 
and financial cen ters, as there  alw ays 
are, no m atte r  w hat real conditions 
m ay be; but they  a ttra c t m uch less a t­
ten tion  than  they  did a  m onth  ago. 
T he disposition  is to  smile, to  “look 
p leasan t,” and to  hope fo r b e tte r  
things.

Job b ers  are doing an  average trade  
in d ry  goods. T h e  c lo th ing  m en w ho 
had late ly  to  re so rt to  bargain  sales, 
because of excessive stocks and mild 
w eather, are  rep o rtin g  sales of m ore 
goods than  had seem ed possible to 
them . O ne large  house sold m ore 
c lo th ing  a t its bargain  sale last week 
than  in any previous day in its h is­
tory . So far, sales of co tto n  goods 
for sp ring  and sum m er w ear have been 
10 per cent, ahead of last year. In  
o th er lines they  are abou t the sam e 
as in 1913, o r sligh tly  less.

T rav e lin g  salesm en in m ost lines 
are out on the road a fte r the  holidays, 
and are m eeting  w ith  average suc­
cess. O n p resen t deliveries profits 
have been cut dow n; but on a ll fo r­
w ard  sales of spring  and sum m er 
goods, full value is being received. 
E ven the m ild w eather, of w hich the 
dry goods trad e  has been com plain­
ing, is not an unm ixed evil. T hro u g h  
curta iling  consum ption  of coal, it has 
saved a g rea t deal of m oney to  con­
sum ers and it has a lso helped the  
farm ers. I t  has reduced som ew hat the 
cost of feeding stock, but it has a t 
the  sam e tim e cut dow n the price 
of feed, so th a t farm ers w ho had it 
to  sell have received less revenue than  
they  expected from  the outlook th ree  
to  fou r m onths ago.

B ankers here and in neighboring  
te rr ito ry  seem  to be satisfied w ith the 
new C urrency law. Now th a t they  
have studied  and analyzed it, they say 
it p resen ts  so m any good features th a t 
they  feel hopefully  disposed as to  its 
operation . I t  will take th ree  to  six 
m on ths to  put it in to  w orking order, 
bu t in the m eantim e the banks are 
p reparing  to  en te r the new system . 
Should there  be an im m ediate and 
decided en largem ent in the dem and 
for m oney, they  expect a con traction  
of c red its and reduction  in deposits.

T h e  N ew  Y ork T im es begun tw o 
suits in the  Suprem e C ourt against 
the firm of B loom ingdale B ro thers , 
dry goods m erchan ts of New Y ork 
City. In  one suit the T im es asks for 
an in junction  to  p reven t the defen­
dan ts from  inserting , th ro u g h  the 
agency of new sdealers, unau thorized  
advertis ing  pages in the editions of 
the Sunday T im es. T he second suit 
asks fo r $10,000 dam ages fo r in juries 
sustained by reason  of past insertions. 
T he defendant had prin ted  large  ad­
vertisem en ts of th e ir ow n goods and 
then  induced new sdealers to  in sert 
these sheets in copies of the Sunday 
T im es as they  were sold. T he  buyers 
of the new spaper w ere m isled and 
m ade to  believe th a t the defendants 
paid the T im es for advertis ing  space, 
w hen th is was no t true. In se rtin g  
the advertis ing  pages in the new spaper 
was un fair to  the  publishers and to  
the  advertisers w ho pay th e ir good 
m oney to  advertise  th e ir w ares in 
the T im es.
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D A N G E R  O F T H E  FU T U R E .

Large Q uestions W hich Confront the 
Business Man.*

T he subject w hich has been assign­
ed to  me is a very broad one.

I t  covers a m ultitude of sins, not 
only of business men, but of p ro fes­
sional m en as well. I do not desire 
to  m uckrake and delve around in the 
archives of the past to  ra ttle  before 
you the skeletons of dead politicians, 
who w ere politicians e ither under the 
guise of business m en or as p ro fes­
sional m en. L et the dead past bury 
its dead and look to  the future.

“T his is an age of strenuous life, 
a life of toil and effort, of labor and 
strife. T he h ighest form  of success 
com es not to  the m an who desires 
m ere easy peace, but to  the m an who 
does not shrink  from  danger, from  
hardship, o r from  L itter toil.”

T h ere  was a tim e in the h isto ry  
of our N ation  and S ta te  when it was 
the belief that professional men. and 
especially law yers, were the only men 
fitted to  hold the h igher offices. In 
o th er words, it was considered  that 
the business m an was not fitted for 
these offices, but th a t the lawyer, 
because of his learn ing, was b e tte r 
fitted.

M any of you can rem em ber the 
Cilme when it was no t considered 
p roper for anyone but a law yer to  go 
to  C ongress or the S tate L egislature.

T h a t day has gone by. T he tim e 
has come w hen we need business 
m en in, politics. T he business m an, 
because of his peculiar education and 
learning, is b e tte r  fitted m any tim es 
to  occupy these positions than  the 
law yer o r doc to r or o th er p rofession ­
al man.

I t  is not so m uch law th a t we need 
now days, as careful adm in istration  
and the enforcem ent of law s already 
enacted.

T he business m an is an equitable 
man. H e does no t look to  the s tric t 
le tte r  of the law as it should be 
adm inistered , but he looks a t the sp ir­
it of the law. and as to  the result 
which will be eventually  w orked out 
under its adm in istration , and in th is 
way he com es closer to  the people 
and to the needs of the people than  
the law yer or o th e r p rofessional m an 
who by his teachings and by his work 
's  tau g h t to  observe m ore nearly  the 
le tte r  of the law than  its spirit. In  
o th er w ords, the law yer says, “T his 
is the law and it' m ust be followed, re ­
gard less of the resu lt.” T he doctor 
says, “ I m ust give you th is m edicine, 
regard less of the resu lts th at it may 
have upon you, because I am tau g h t 
th a t it is good for your disease.” 

T hese  m en cling to their teachings, 
while the business m an, w ho has no 
fixed, definite rule w hich he has been 
tau g h t to  follow, devises ways and 
m eans w ith w hich to  m eet the e x is t­
ing  conditions w hich confron t him, 
by tak ing  advantage of any and all 
m eans w hich m ay be a t his hands, 
in o rd e r to  accom plish the result, 
and in politics he has m et w ith  g rea t 
success.

W e have heard  a g rea t deal about 
the business adm in istra tion  of the 
affairs of cities, sta tes  and nations oi

♦A ddress delivered  before  H udson  
B usiness M en 's  A ssoc ia tion , D ecem ber 9, 
by C larke  „15. B aldw in , of A drian .

late. T h is m eans the business m an in 
politics. T his m eans the business 
m an at the head of affairs in cities 
like Hudson, the sam e in the S ta te  
and the same in the  N ation, but w ith 
this new situation  and new cond i­
tion, Mr. Business Man, a new re ­
sponsibility  rests upon your should­
e rs; th a t responsib ility  is one of vast 
im portance to  the people of th is 
g rea t N ation  and the business m an 
m ust fit him self to  m eet th a t condi­
tion. By th is I m ean th at the busi­
ness m an m ust not look at politics 
as he has in the past; th a t he m ust 
specialize, if I m ay use th a t word, 
and prepare  him self to be able to  
render the city, sta te  or N ation  assist­
ance.

T his is an age of specialists, and 
the m ore proficient a m an is in his 
specialty, the b e tte r  able to  earn 
m oney and lend aid to  his N ation.

By th is T m ean th a t the business 
man, if he takes an in te res t in the 
politics of his city, should do so w ith 
an object in view, not sim ply to  be 
elected as an alderm an, draw  his pay 
and vote with the m ajority , and not 
be p resen t at a council m ee t'n g  if 
there  is going to  be a close question, 
but I m ean th at he m ust fit him self 
for some p articu lar w ork ; not a t­
tem pt to  know it all, but know one 
th ing  well and keep a t it. T o  m ake 
m yself m ore clear, le t him  specialize 
on the highw ays of the city, fo r in ­
stance, o r on the w ater system  or on 
the electric  ligh t system  or on the 
school system  or on the different 
b ranches th a t m ust come under the 
governm ent of the city. If necessary, 
let him m ake som e one of these 
b ranches his hobby, and w hen he 
finds th at is defective and is not being 
operated  properly  o r econom ically, 
let him  set to  w ork to  rem edy that 
condition. In  o th er w ords, let him 
assum e som e responsib ility  and have 
an in te rest in som e special d ep art­
m ent of the city. I would ra th e r 
have a m an shoot at me a hundred 
tim es w ith a sho t gun than  twice with 
a rifle, and my chances would be a 
g rea t deal b e tte r  for a w hole skin 
w ith a shot gun than  w ith a rifle. 
T he same exam ple applies to  the 
governm ental bodies of our cities, 
our s ta tes and, to  a large extent, to 
our N ation. T h ere  are too  few lead­
ers and too  m any follow ers. You 
hear the cry ing  need all over the 
land th at the city  councils and o th er 
govern ing  bodies do not succeed in 
g e ttin g  for their cities the th ings they 
need. I will tell you the trouble  is 
th a t their efforts are too  m uch sca t­
tered . T hey  are not concen tra ted  
enough in o rd er to procure  the de­
sired results.

It is the duty of every business m an 
and every professional m an to  take 
an in te rest in politics, and to  do the 
best th a t he can to  b rin g  about a 
situation  w hich is ju st and fair to  all.

In  this day th ere  is a certain  feeling 
of u n rest— a certain  doctrine  which 
has been term ed  socialism —th a t has 
come up in this country . T his doc­
trine  m eans not governm ent by laws, 
but governm ent by men. T he funda­
m ental law of th is N ation is found 
in the Federal C onstitu tion , which is 
one of the finest pieces of m an’s work 
th at has ever been w ritten  in to  the

h isto ry  of a nation, and in the p re­
servation  of this constitu tion  lies the 
safety of th is N ation. T o  carry  the 
exam ple a l t t l e  fu rther, and bring  
it hom e: M exico is not a nation 
governed by laws, but is a nation  
governed by men. T hey  respect no 
fundam ental law, no constitu tion , but 
every m an has a constitu tion  and a 
law of his own. As a result, there  is 
a continual conflict betw een m en as 
to  who and what shall rule, and I 
leave th :s exam ple before you because 
as we look in to  the fu ture we hear 
a voice th a t is now heard  th roughou t 
th is N ation  th a t we should do away 
w ith the constitu tion  to a certain  ex­
ten t and leave in the hands of the 
people the determ ination  as to  w hat 
is law and w hat is error. My friends, 
there  lies the danger of the future. 
Do not for one m om ent lose faith 
in the old constitu tion  th at has stood 
so m any years and has been so in­
strum ental in b ring ing  about the high 
sta te  of c iv ilza tio n  and prosperity  
of this country. Look well into the 
future from  a political standpoin t 
and determ ine w hether you desire to 
live under a constitu tion  w here your 
life, liberty  and p ro p erty  is safe­
guarded or w hether you desire to  live 
under a constitu tion  w here it m ay 
be changed by a whim of the popu­
lace upon a m om ent’s notice. T hese 
are the large questions which confron t 
the business man, the professional 
m an and every o th er m an who takes 
an in terest in politics, and it is a 
question which should be determ ined 
carefully  and deliberately  by every 
one of you. because the tim e is com ­
ing in th is land when you and I m ust 
m eet th at question, and we m ust de­
term ine w hether this N ation  shall p u r­
sue the same steady, staunch and 
steadfast course it has pursued in the 
past or w hether we are to  break away 
from  the m oorings which have been 
so safe and launch out into the open 
sea of uncerta in ty ; the old ship of 
s ta te  to be directed  on her course, 
not by the rudder in the hands of her 
pilot, but her course to  be d irected 
and her path  m arked out by her crew 
as it m ay vote every day.

Some of the Benefits of Enthusiasm. 
W ritten  fo r th e  C heesem aker.

Enthusiasm is a tremendous factor in 
modern business.

If merchandizing ability, business 
sense, or selling genius is the engine of 
modern business, enthusiasm is the 
steam in the boilers that makes the 
engine go.

I t’s enthusiasm that puts interest and 
snap and go into a business proposition; 
and if, for any reason enthusiasm fails 
perceptibly, the whole works slow up.

Enthusiasm has been called an asset 
of business. It is more than th a t ; it 
is an essential.

When, by reason of advancing age, 
ill health or waining interest on the 
part of the original founders of a busi­
ness institution, the business begins to 
drop off, new blood is introduced. New 
blood means fresh enthusiasm—and it 
takes fresh enthusiasm to make the 
wheels go round.

Enthusiasm is characteristic of youth, 
red blood, health, virility, and born 
masterhood. It sometimes makes mis­
takes, but there is this redeeming thing

about it ; it does things. W here enthu­
siasm is linked to good common sense, 
guided by experience, and controlled by 
solid merchandising principles, enthusi­
asm is justified by increasing sales and 
larger profits.

In saying that enthusiasm is char­
acteristic of youth, the statement should 
be qualified ; it is normally so. But 
there are exceptions. Some men are 
old, ossified and at the very extremity 
of their tether at th irty ; while other 
men are young, virile, enthusiastic, pro­
gressive and prosperous at fifty, sixty, 
and beyond. It isn’t written in the 
code that a man shall give up his en­
thusiasm simply because his temples are 
streaked with silvery strands.

W hile enthusiasm is a thing of tem ­
perament primarily, it is amenable to 
laws and flourishes best where con­
ditions are right. Health has much to 
do with enthusiasm. If one has a 
treacherous stomach or an abominable 
liver, ,it is difficult to be hopeful and 
cheerful and enthusiastic. Some people 
are strong enough to rise above handi­
caps of this sort, and keep sweet and 
cheerful and enthusiastic and aggres­
sive in spite of physical infirmaties and 
disabilites ; but most people thus handi­
capped can’t. Therefore the admoni­
tion : guard the liver with all diligence, 
for out of it are the issues of enthusi­
asm. Fear God and eat moderately, and 
when thou art old, thine optimism shall 
not depart from thee.

Enthusiasm is closely related to 
knowdedge and masterhood. Our in­
terest in a business proposition ordi­
narily increases pari passu with our 
knowledge of it. The more exact, com­
prehensive and incisive our inform a­
tion about the goods, the more active 
our enthusiasm in displaying, adver­
tising and selling them. Dull, phleg­
matic, unenthusiastic and dry-as-dust 
salesmanship usually springs out of the 
soil of a wide and deep ignorance con­
cerning th ings th a t ought to  be known. 
I f  you want to get one of your clerks 
interested in a certain line of merchan­
dise, start him on the trail of special 
information about that line; encourage 
him to range far, spade deep, and smoke 
out every available fact with reference 
to that line—and watch his interest and 
enthusiasm grow. Superficial inform a­
tion, smattering knowledge and addled 
facts—these are foes to enthusiasm.

Enthusiasm is infectious. The sales­
man who is interested is pretty apt to 
be interesting. Out of the fullness of 
his information he speaks persuasively. 
Many indifferent and negative custom­
ers who merely came to look remain 
to buy, when they find themselves face 
to face with an aggressive, forceful, 
enthusiastic salesperson. Enthusiasm 
is an important qualification in every 
vocation, but in storekeepng enthusiasm 
is abcolutely  essential.

Frank Fenwick.

George A. G lerum , C ashier F irs t 
S ta te  Savings Bank, E v art: " E n ­
closed find draft for $1 in renew al of 
our subscrip tion  to  T radesm an  for 
one year. T he insp iration  which your 
first page brings to  us each week is 
w orth  m any tim es the  price asked 
for your good paper.”

Once in a while a young tnan fails 
in love and lands on his feet.
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New s Item s From the Soo.
Sault Ste. Marie, Jan. 13—R. W heat- 

ley, o f the firm of Wheatley Bros., one 
of the hustling Ashmun street grocers, 
has been laid up for the past week 
with neuralgia, while his brother Frank 
is looking a fte r the business interests.
R. Wheatley has been devoting much 
of his time while indisposed to the 
dry campaign which is scheduled to 
take place during 1915, as the fight has 
been given up for the spring elections 
on account of the Canadian Soo going 
wet in the recent elections.

1). H. Moloney and wife left this 
week to spend the winter in Florida, 
where Mr. Moloney will devote most of 
his time to fishing and hunting. Mr. 
Moloney is proprietor of the men’s 
clothing store and a pioneer at the busi­
ness. his store having the reputation of 
never having had a special sale nor 
quarter-off in the history of his career 
and he has certainly made a success of 
the business without the usual ‘slaught­
er-sales” which are so numerous in that 
line of business. Mr. Moloney believes 
in enjoying himself during the dull 
season, instead of giving away his m er­
chandise in order to raise funds for his 
spring goods.

R. W . I 5earce, the popular Ashmun 
street druggist and owner of one of the 
finest speed launches on the river, is 
getting ready for the opening of navi­
gation and is putting all his spare time 
on his launch contemplating a good 
time next summer. Not a bad idea.

A. Goetz, the leading grocer of Gates- 
ville. and supervisor for his township, 
sent a wireless to the Soo last week 
for an auto to bring him in to the Soo. 
as Mr. Goetz’s own machine was put 
up for the winter. He reports a very 
pleasant journey, with only two blow­
outs on the road in. As the tempera­
ture was near the zero mark it is need­
less to say that Mr. Goetz and party got 
their money’s worth out of the trip 
and a happier man. seated by the fire­
side in the M urray Hill Hotel on the 
evening of his arrival that Mr. Goetz, 
would have been hard to find. While 
enjoying his cigar he met the repre­
sentative of the Tradesman and renewed 
his subscription immediately. While 
at the hotel, he also met some of the 
traveling men who were figuring on 
making the trip to Gatesville in order 
to get Mr. Goetz’s order for his ad­
ditional winter supply. Cigars were 
passed around by the boys who were 
able to book Mr. Goetz’s winter order 
without making the trip and losing two 
days’ time in doing so.

Burglars entered the meat market of 
J. Agnew & Co. last Friday night and 
relieved the market of the loose change 
in the safe and register. It was found 
that the burglars rang up the register 
so as not to break it. Mr. Agnew thinks 
it must have been the work of ama­
teurs. as they did not take any meat. 
Professional burglars would have taken 
meat in preference to currency at the 
present high prices.

Chas. Fields, the popular cigar store 
proprietor and Comptroller, has out­
grown his form er place of business at 
502 Ashmun street and has moved to 
larger and more commodious quarters 
at 214 Ashmun street. It is expected 
that the next move Mr. Fields makes 
will be to put up a large stone building 
of his own with a garage in the rear, 
as Charley holds the city championship 
for unique driving outclassed only by 
Max Schoeneman and Barney Oldfield.

S. D. Newton, of the firm of Booth- 
Newton Co., is a very busy man laying 
plans for the enlargement of their place 
of business for the coming year. It 
is reported that he is at his desk at 6 
a. m. and it is not an uncommon sight 
to see him working by the dim lights in 
the small hours, his only hobby being 
dancing the light fantastic, at which he 
holds the record in that line. He is 
always ready and willing to forget 
business to attend a dancing party.

F. Campenero has opened a grocery 
store at 300 Magazine street. It is an 
ideal location, near the union depot, 
and prospects are bright for him to get

a good share of the trade in the west 
end of the city.

Charley Follis, the jovial proprietor 
of* the Ye Toggery Shop, has entered 
the hockey team for this season. The 
boys are in good trim  and some record- 
breaking games are looked forward to.

The first military funeral held here 
for the past two years took place at 
the Soo last week, when J. Heaney, of 
Company M, Michigan National 
Guards, who passed away at the home 
of his parents on Ashmun street, was 
laid to rest. The funeral services were 
taken charge of by the members of 
Company M. The Company marched 
to the armory where military services 
were held and the remains interred at 
Pine Ridge cemetery.

J. T. Bennett, the popular real es­
tate man here and champion booster of 
Cloverland, has great faith in the future 
o f the Soo and he is putting through 
numerous land deals and is losing very 
few opportunities where he can explain 
the possibilities and prospects of the 
agricultural district where the farm er 
is king. W e only regret that we have 
not more Cloverland boosters of Mr. 
Bennett’s type. If  we had it would help 
to stop the immigration into Canada to 
a great extent.

P. T. McKinney, of the firm of Pep- 
pard & McKinney, reports last summer 
as being one of the most successful in 
his business career. He is still handling 
the Hart canned goods and occasion­
ally Sw ift’s Premium oleomargarine.

Prosecuting Attorney Thomas J. 
Green sprung a surprise on the com­
munity here when he asked for the res­
ignation of two of our police com­
missioners. W hile the charges have 
not as yet been made public, it is 
understood that a general clean-up is 
about to take place and that the Soo in 
the near future will be transform ed 
into a Garden of Eden.

W e note by the papers that Bay City 
has five women police officers who have 
been appointed to look after the dance 
halls and moving picture theaters. They 
have the start of us in that respect, as 
the picture shows at the Soo are con­
ducted very orderly and patronized by 
the best people in the community, while 
the dance halls are also conducted on 
a respectable basis from  all reports. 
The ban is put on the tango in general.

Fred Everling, one of the Soo’s 
wide-awake insurance agents, has been 
called to bon Du Lac by the illness of 
his mother.

The proprietors of the Leader Store, 
Moses & Company, gave their annual 
banquet and ball to their thirty-five em­
ployes in Odd Fellows hall last W ed­
nesday night. It is reported that the 
event was enjoyed immensely by the 
employes and will long be remembered. 
Nordyke’s orchestra furnished the mus­
ic. Much comment is expressed over 
the loyalty of the company to it’s em­
ployes for their services.

W ord was received in the city' from 
Mrs. John Gibson, of 69 York street, 
Hamilton, Ont., asking for information 
regarding the whereabouts of her hus­
band. Mr. Gibson was a meat cutter 
by trade and is supposed to be in this 
vicinity. Mrs. Gibson wishes to get 
word to him, if possible, because of the 
serious illness of their child.

A new furnishing goods and cloth­
ing store has been opened here by Cal­
laghan & Kohn, near Ashmun bridge, 
and from the names it would appear 
that they will get the largest part of 
the trade in this community.

The most direct way of correcting 
the defects and abuses of the Federal 
oleomargarine law, of which Secretary 
McAdoo complains, is to repeal the law 
and abandon the idea of taxation except 
in such form of license fee as may be 
necessary to establish and maintain a 
proper regulation of its production. If  
oleomargarine or any other substitute 
for butter is not a fit article for food, 
its production and sale should be pro­
hibited. If  it is fit for food and prop­
erly manufactured and handled—and 
there can be no doubt as to that—it 
should not bear a burden of taxation

any more than any other article on the 
poor man’s table. The oleo tax is kept 
on the statute books largely because of 
prejudice on the part of some consum­
ers and of selfishness on the part of 
hutter producers, or rather, the specu­
lators of the butter market. The 
price of butter is high, due to natural 
and artificial causes, but instead of go­
ing across the water to import butter, 
the more reasonable relief would be to 
remove the tax from any legitimate 
substitute for butter and to encourage 
its use. retaining only such restrictions 
on its production and sale as may be 
necessary to prevent its fraudulent sub­
stitution.

W. R. W agers, representing the 
Michigan Tradesm an of Grand Rapids, 
was in the city last week calling on the 
local trade and from the amount of 
renewals and subscriptions taken by 
Mr. W agers, it would appear that he 
has most of the leading merchants on 
the list. He reports good business in 
every part o f the Upper Peninsula.

The new school building at DeTour 
was opened last Monday with appropri­
ate ceremonies. There was great rejoic­
ing by the people in that community 
and they are to be congratulated upon 
the new school, which is equipped with 
all modern conveniences, well lighted 
and ventilated rooms, which are among 
the best in the country. The structure 
cost about $25,000. An interesting pro­
gramme was carried out at the opening 
and the new school will be enjoyed by 
the residents of DeTour who have 
been crippled for school room for the 
past few years.

Dan McLeod, the popular lumberman 
operating at Garnet, was a visitor in 
the city last week. Mr. McLeod is full 
of business and is not crying hard 
times, but going right ahead with his 
operations. He states that he has 
every reason to believe that the m ar­
ket on lumber will pick up shortly and 
with the labor conditions as they are 
at present, he is able to get all the men 
that lie wants—good huskey fellows of 
the right kind. He shipped up fifteen 
more men this week. Mr. McLeod has 
about three million feet of lumber in 
the yards, but he is going to take out 
every log he can get out so long as the 
snow lasts.

The Loud Lumber Co., operating at 
Charles, began its winter haul this 
week. It has been making ice roads 
until this last fall of snow. It expects 
to get out about two million feet of 
logs this winter which will be brought 
up by sleighs on account of the rail­
road not operating during the winter. 
The longest haul is four and a half 
miles.

Earl F. Coe, for the past few years 
immigration officer here, has been 
transferred  to Port Huron. H e is suc­
ceeded by Thomas M. Ross, formerly 
of the tunnel service at Po rt Huron. 
Mr. Coe has been an efficient officer 
here and made many friends while in 
the city who regret to learn of his 
departure. Mr. Ross, however, comes 
highly recommended. W e trust he 
will be pleased with his new home.

The H. C. Johnson Co. of Kreeton. 
is lumbering extensively on Drummond 
Island this winter and is Jooking for a 
married man to manage its store, so 
if any of the boys know of a good 
man, have him communicate with Mr. 
Johnson, as this will be a good position.

Thos. J. Green, formerly a member 
of the firm of Davidson, Hudson & 
Green, law firm, has withdrawn from 
the firm and gone into partnership with 
Merlin Wiley, form er prosecutor. Mr. 
Green, although a young man, and now 
prosecutor of Chippewa county, has 
made a record since taking over the 
office. H e is doing much to clean up 
the surrounding country and is getting 
the gamblers and evil doers wiped off 
the map and it is hoped that lie will 
get enough support from the citizens 
to encourage him to continue the work.

The boys on the road will regret to 
learn that “Dad” Wilson, representing 
the Cudahy Packing Co., was taken 
very sick at his hotel at the Soo re­

cently. H e was moved to his home 
at Green Bay, where it is hoped he will 
recover. H. Schiff is making the te rri­
tory during Mr. W ilson’s absence.

The Central Paper Co. has started 
its mill at Nogi and expect to cut in 
the neighborhood of ten million hem­
locks this winter.

Travelers will be pleased to learn 
that Ollie Smith, of T rout Lake, has 
decided to rebuild his hotel which was 
recently destroyed by fire. The new 
structure is to be a three-story build­
ing with fifty-seven rooms and will be 
modern in every particular. W ork on 
the building will lie started as soon as 

.possible. W . G. Tapert.

Jaunty Jottings From Jackson.
Jackson, Jan. 12—W e are launched 

once m ore upon an o th er year. T he 
old year is gone and, while it is good 
to hold in m em ory w hatever was 
helpful, it is also good to  fo rget with 
its pass'ng , the failures and disap­
pointm ents. W e do not know at p res­
ent w hat the com ing days of this year 
will presen t to  us in opportun ities 
and rew ards, but if we live it one day 
at a tim e, w ith a firm d e te ru rn a tio n  
to  do our best to  make it profitable, 
in the spirit of the Golden Rule, a 
guaran tee  of satisfaction  is ours.

A lready signs of increasing  activity 
are m anifest and it would seem  reas­
onable to  believe that we are about 
to  forge ahead into a new era of 
p rosperity  and achievem ent. At least, 
th is is the local feeling in Jackson, 
especially in a m anufacturing  way, 
and already' some very large con­
trac ts  have been secured by certain  
local factories. A read justm en t to 
new legislation is som etim es neces­
sary', but this accords w ith the Yan­
kee sp irit and, a fte r read justm ent, the 
m ovem ent is onward.

W e are glad to  rep o rt th at Mrs. 
K. S. D ean is recovering  from  a se r­
ious operation. Mr. Dean is Chaplain 
of Jackson Council. No. 57, and also 
a Past Counselor.

O ne of the im portan t holiday func­
tions of our c ;ty  was the golden 
w edding ann iversary  of Mr. and Mrs. 
J. H. Russell, Sr., on Dec. 30. I t  was 
celebrated  by an inform al reception 
to  the public from  4 until 10 p. m., 
a fte r a much enjoyed family luncheon 
had been served at noon. Mr. R us­
sell is one of our veteran  traveling  
men and a m em ber of Jackson  Coun­
cil, No. 57. Mr. and M rs. Russell are 
both young in sp irit and are held in 
lrg h  esteem  by all w ho know them .

O n Dec. 31, just ten  m iles from 
Jackson , Mr. and Mrs. H arrison  B. 
T ripp  celebrated  their golden w ed­
ding anniversary  by a "ublic  dinner 
and reception  in the M asonic Tem ple, 
at H orton . Mr. T ripp  conducts a 
hardw are  business. Mr. and M rs. 
T ripp  have brough t up a family of 
seven children , all of whom are liv­
ing. A m ong the children  are Mrs. 
W ellm an, of H orton , wife of E. A. 
W ellm an, "eneral m erchant, and 
George T ripp , of G arre tt & Tripp  
dealers in g roceries and crockerv, 
H udson. ,

A ndrew  R. Gfell, grocer, Ann A r­
bor, has changed the in te rio r of his 
store and added an up-to-date  office 
and equipm ent. Mr. Gfell is one of 
those hard w orking g rocers who ever 
has an am bition to be p ro g ress :ve and 
m aintain  a large and grow ing  p a tro n ­
age th rough  honest dealing, efficient 
service and high quality  goods. T his 
is the story' of his success and will 
be in the future.

T. G. Lam b & Son succeed C. K ing 
& Co., Ypsilanti. John  Lam b says it 
is t’o r t '- o n e  -" a rs  ago since he came 
to Y psilanti and his whole life has 
been soent in the retail g rocery  busi­
ness. T he firm of C. K ing & Co., of 
which M r. Lam b was p a rtn e r and 
m anager, built up a large business, so 
so that it m ust be a m atte r of pride 
to  both fa th e r and son when Mr. 
L am b takes his son C harles as part 
ow ner of th is establishm ent.

Duval n ight Saturday  evening, Jan. 
31, will be observed by Jackson C oun­
cil, No. 57, Spurgeon.
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N E W  YO RK  M ARK ET.

Special Features in the Grocery and 
Produce Trade.

Special C orrespondence.
New York, Jan . 12—T here  is m ore 

life at last to  the spo t coffee m arket. 
R o asters  are  m aking m oney and so 
are re ta ile rs and if the la tte r  will hus­
tle m ore he will find the coffee coun­
te r  an active spot. Q uo ta tions are 
iirm er and a t the close Rio No. 7 is 
quoted a t 9J^c and Santos 4s 12@ 
12J4lc. In  store  and afloat there  are 
1,931,517 hags of B razilian coffee, 
against 2,672,876 hags at the same 
tim e a year ago.

T eas rem ain practically  unchanged. 
Buying is sim ply for everyday re ­
quirem ents. No changes are to he 
noted, but sellers are hound not to 
make any concession in price. S ta tis­
tically, the article is in their favor and 
the - are firm in their views. O rders 
have been received from  London here 
for C ongous and th is has helped to 
im prove the situation.

T he sugar m arket has ruled quiet 
and unchanged. At the close the 
general quo tation  of g ranu la ted  is 
4.10c. M eltings of sugar are not 
large and refiners do not intend to  
carry  large supplies w ith the tariff 
reduction  loom ing up ju st ahead.

Rice show s a little  im provem ent 
from  week to  week and the supply 
oi good dom estic stock is only m od­
erate, although  th ere  is no dearth . 
F o rm er quotations are again made, 
prim e to  choice dom estic being held 
a t r>T/2@5J4c.

Tn spices there  has been an advance 
in nutm egs and 75s to  80s are quoted 
a t 14-kt@15c. T he general m arket 
show s im provem ent since the beg in­
ning of the year and holders are sus­
tain ing  ra tes very firmly.

G rocery grades of m olasses are well 
held, hut the general m arket show s 
some slackening since the holidays. 
Fo rm er q u o tatio n s are repeated— 
good to  prim e centrifugal, 35@40c.

T h ere  is reported  a firm er feeling 
for canned 3s tom atoes and sellers 
are holding on tig h te r th an  a fo rt­
night ago, feeling th a t the very b o t­
tom  has been reached and th a t we 
are now in for a b e tte r m arket. De­
sirable stock is sustained at 65c for 
M aryland and 72jzjc for Jerseys, f. o. 
b. C anned peas are show ing im prove­
m ent in dem and, especially for the 
b e tte r  grades, while corn  is doing b e t­
ter. L ittle  if any th ing  is being done 
in futures.

B u tte r is low er and the m arket is 
said to  be in an unsa tisfac tory  condi­
tion for holders. E x tra  cream ery, 
34^@ 35c: firsts. 28j4@ 33c; held
stock, 32@33c for ex tras and 28@31c 
for firsts; top grades of dairy, 32@ 
,33c; factory  held, 22@23c; cu rren t 
make, 2l(«'21J/jc; im itation  cream ery, 
221/4@ 23}4c.

Cheese is well sustained at i 7 ‘/$c for 
best whole m ilk N. Y. S tate. W is­
consin daisies, 16J4(q 17J4c.

O pen w eather has sent in am ple 
supplies of eggs and every grade is 
lower, while the dem and is only m od­
erate. T he range of W este rn  is 
from  35@39c; re frig e ra to r stock, 28(q 
30c.

B oom lets From Bay City.
Bay City, Jan. 12— Snow, snow,

beautiful snow reached here last n ight 
in large quantities. I t  came in gusts, 
clouds and swirls.

R. A. Reed, of Alpena, who during  
the past four years has traveled  the 
N o rthern  half of the S ta te  for the 
K,ruce C racker Co., has resigned to 
accept the M inneso ta  agency for the 
B eatty  Felt Boot Co., of M ishawaka, 
Tnd. M r. Reed will, in the near fu­
ture, rem ove his family to  M inne­
apolis. O ur S ta te 's  loss will be M in­
neso ta 's gain.

M att B erhm an, fo rm erly  of D etro it, 
has located  in Bay City and will work 
the N o rth e rn  and W estern  po rtions 
of the S ta te  for the H. W . W atson  
Co., of F lin t, W e welcom e you. Bro. 
Berhm an.

F. L. V an Tyle, w ith the  B lackney 
C igar Co., Saginaw , will w ork faster 
this- year than ever before, as he now 
seelsi his trad e  every th ree  weeks. 
If you are in doubt reg ard in g  the 
quality  of the Blacknew cigars, ju st 
ask Van.

L andlord  H eyer, of the N ational 
H otel, O w osso, is sure giving the 
boys their m oney’s w orth. "N o m ore 
ro lle r tow els,” says Son.

H arry  Z irwes, w ith Sym ons Bros. 
& Co., Saginaw , claim s th a t cheap 
sugar doesn’t affect him, as he is 
sw eet enough w ithout it.

W illard  R obinson, of P u rity  flour 
fame, has severed his connection w ith 
the Chatfield M illing Co., B?-' City 
and is still undecided as to  the line 
of work he will take up.

T he office of the Bay City Board 
of Com m erce has been rem oved to  
m ore com m odious quarte rs, wh ch in­
dicates th at the m em bers of this o r­
ganization  are now readv to  support 
Mr. Runyan, the efficient Secretary , in 
his efforts to  accom plish resu lts  th at 
will be of practical and perm anent 
benefit to  Bay City.

Bay City has the d istinction  of 
being  the hom e of one, w ho is d oub t­
less the oldest com m ercial traveling  
man, from  point of num ber of years’ 
service at least, in the S tate of M ichi­
gan. E. B. B raddock is conceded

to  be the p ioneer com m ercial trave ler 
w ork ing  out of Bav City, and the fact 
th a t he has reached his 75th m ilestone 
and is still as hale, hearty  and happy 
as he was twenty-five years or m ore 
ago is a source of satisfaction  to his 
legion of friends, not only in this 
city, but th ro ughou t the State, where 
he is widely known.

In  honor of h;s rem arkable career 
and personal w orth  Mr. B raddock was 
elected presiden t of the V eteran  T rav ­
eling M en's A ssociation, which m eets 
each year in D etro it. L ast year he 
was vice-president and at T u esd ay ’s 
m eeting  he was accorded further 
honor by election as the head of the 
organization .

Edwrard B. B raddock is a native of 
Essexville, Conn., and came to  Bay 
C ity in 1859, w here he has grow n up 
w ith the tow n and becom e a fixture 
of usefulness in the com m ercial life 
of the com m unity. F o r m any years 
he has been identified w ith the leading 
com m ercial concerns of the city. He 
is now trave ling  salesm an for the 
Bay City G rocer Co. and for years 
held a sim ilar position  for the p re ­
decessors of that com pany. He was 
a m em ber of the old original firm 
of Beebe & B raddock, then  the firm 
became Beebe, Braddock & Batem an, 
and la te r on he was associated  with 
W . I. B ro therton  & Co., which was

succeeded by the  H. W . Jennison  
branch of the Sm art-F ox  Co., which 
w as succeeded in tu rn  by the Bay 
City G rocer Co.

Mr. B raddock has been on the road 
for fiftv-one years and during  th at 
period has seen Bay City develop^ to 
its p resen t position  of im portance. 
In fo rm er years he m any a time drove 
a team  from  here to  A lpena to  visit 
his trade, and still em ploys a sim ilar 
m ethod to  reach rem ote sections 
w here his trade  is located, and even 
yet drives over 250 m iles of corduroy 
road.

Next Sunday night, acording to lvs 
weekly custom , he will s ta rt out on a 
regu lar trip  and cover a te rrito ry  
which will require his absence until 
the end of the week. Mr. B raddock 
is popular w ith the com m ercial trav- 
e l’ng  fra te rn ity  in the S tate and there  
are few th at can show b e tte r records 
of sales than  he, in his particu lar line 
of endeavor. He is one of Bay C ity’s 
popular citizens and d es^ 'te  his long 
years of energy he enjoys a prospect 
of m any m ore years of activity.

Pub. Com.

M any a m an 's idea of a happy 
home is one in which his wife poses 

• as a dressm aker, cook and maid of all 
work.

Start the 
New Year 

Right . . .
Make This Resolution:—

“I am going to have my wife try a sack of

New Perfection Flour
and demonstrate for myself whether or not it will make

I“1—Better white bread.
“2—More delicious, flaky pastry.

“I know I am safe in doing this because 
the mill guarantees the above results and I 
can return the unused flour and get a full 
refund i f  it doesn't.”

It’s a good resolution and the guaranty 
still holds good.

Watson=Higgins Milling Company
Grand Rapids, Mich.
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Michigan Poultry, B utter and Egg Asso­
ciation.

P re s id e n t—B. L. H ow es, D e tro it.
V ic e -P re s id en t—H . L. W illiam s, H o w ­

ell.
S e c re ta ry  a n d  T re a s u re r—J . E . W a g ­

goner, M ason.
E x ecu tiv e  C om m ittee—F. A. Johnson , 

D e tro it;  E. J . L e f, M idland; D. A. B e n t­
ley, Saginaw .

Proposed Cold Storage Act for State 
Enactments.

T he C om m ittee on P u rity  of A rti­
cles of C om m erce appointed  by the 
N ational C onference of C om m ission­
ers on U niform  S tate L aw s has p u b ­
lished a tenta tive  draft of a cold s to r­
age act designed to serve as a m odel 
for state  enactm ents a fte r am end­
m ent in accordance w ith  acceptable 
suggestions. T he com m ittee having 
this w ork in hand is as follow s:

W alte r  E. Cote, chairm an, S tam ­
ford, C onn.: W alte r  C. Clephane, 
W ashing ton . D. C.: Carlos C Alden. 
Buffalo, X. Y .: H a rry  E. Kelly. D en­
ver, Colo.; Chas. M cC arthy, M adison, 
W is.: C yrenius P. Black. Lansm g. 
M ich.; T hom as A. Jenckes, P ro v i­
dence, R T.

W e prin t below  the w ork of the 
com m ittee in its p resen t form . In 
publishing tins they m ake the follow­
ing sta tem en t:

"T he draft is m erely  fo r the purpose 
of securing the w idest criticism s and 
suggestions of all parties affected by 
o r in terested  in such legislation, rh e  
m em bers of the com m ittee will ap­
preciate such criticism s and sugges­
tions as will aid them  in im proving 
the d raft, and in p resen ting  a p rac ­
tical and equitable sta tu te , which will 
respect private in terests, and a t the 
same tim e adequately  safeguard the 
public health  and the public in terest. ’

Be it enacted, etc.
1. T h at for the purpose of this 

Act. a “Cold S torage W arehouse  ’ 
shall be defined as a place artificially 
cooled to  a tem pera tu re  of 45 degrees 
F ahren h eit or below , and in w h’ch 
food in tended for sale is placed and 
held for a period exceeding th irty  
days, but shall not be construed as 
applying to  p rivate dw elling houses 
or to  re frig e ratin g  cars.

T he term s “ article  of food” and 
"artic les of food” as used in th is act 
shall be construed to  m ean and in­
clude fresh m eat and fresh m eat p rod­
ucts. except in process of m anufac­
ture. fresh food, fish, game, poultry , 
eggs and butter.

2. X o article of food in tended for 
hum an consum ption shall be placed 
or received in cold storage if d iseas­
ed. tain ted  or so d e terio ra ted  in any 
o ther way as to  in ju re  its keeping, or 
if not slaughtered , handled and p re ­
pared for storage in accordance w ith 
the law and such rules and regulations 
as m ay be prescribed by the S tate 
Food C om m issioner for the slau g h te r­
ing, handling  and sanitary  p repara tion  
of food products for cold storage, un­
der the au tho rity  hereinafte r con­
ferred. A nv article  of food, if in­
tended for use o th er than hum an con­
sum ption, shall be m arked by the

ow ner before being cold sto red  in 
accordance w ith the form s prescribed 
or to  be p rescribed by the S ta te  Food 
Com m rssioner, under au tho rity  here­
inafter conferred, in such a way as 
to  plainly indicate the fact th a t such 
article  is no t to  be sold for hum an 
food.

3. Xo person, firm or co rporation  
shall, by him self or another, place or 
store  in any cold sto rage  w arehouse 
in this S ta te  articles of food as herein 
defined unless the  same s-hall be p lain­
ly m arked, stam ped or tagged, e ither 
upon the con tainer in which they  are 
packed, or upon the food itself, with 
the date of receip t: Provided, th a t 
all such food in any cold sto rage 
w arehouse at the tim e th is Act goes 
into effect, shall, before being rem ov­
ed therefrom  and w ithin th irty  days 
of the tim e th is Act goes into effect, 
be plainly m arked, stam ped o r tagged 
w ith the date w hen it was placed in 
cold storage or w ith the date when 
this Act goes into effect.

X o' person, firm o r corporation , 
shall, by h im self o r ano ther, rem ove 
such food from  any cold sto rage  w are­
house un less the  same shall be plainly 
m arked, stam ped o r tagged, e ither on 
the con tainer in which it is enclosed 
or upon the food itself, w ith the date 
when such food is rem oved from  the 
w arehouse: Provided, that when such 
foods are rem oved for in te rsta te  sh ip­
ment, such m ark ing  or tagg ing  shall 
not be required.

4. Xo person, firm or corpora tion  
as ow ners o r having contro l shall 
keep in cold storage, any article  of 
food for a longer period than  twelve 
calendar m onths, except w ith the con­
sent of the S tate hood  Com m issioner, 
as hereinafte r provided. T he S ta te  
hood C om m issioner may, upon appli­
cation, g ran t perm ission to  extend the 
period of sto rage beyond twelve 
m on ths for a particu lar consignm ent 
of goods, if the goods in question are 
found upon exam ination  at the end 
of twelve m onths to  be in p roper con­
dition for fu ther storage. The length 
of tim e for which fu rth e r sto rage is 
allowed shall be specified in the order 
g ran ting  the  perm ission. A report 
on each case in which such extension 
of sto rage  may be perm itted , includ­
ing inform ation re la ting  to  the reason 
lo r the action  of the S ta te  Food C om ­
m issioner, the kind and am ount of 
goods for which the sto rage  period 
was extended, and the leng th  of time 
for which the  continuance was g ra n t­
ed, shall be included in the annual 
report of the S tate Food C om m ission­
er. Such extension  shall be not m ore 
than  sixty days; a second extension 
of not m ore than  sixty days m ay be 
g ran ted  upon a re-exam ination, but 
the entire  extended period shall be 
not m ore than  one hundred and tw en­
ty days in all.

5. I t  shall be unlaw ful to  sell, or 
to offer o r expose for sale, articles of 
food which have been held in cold 
sto rage _ w ithout no tify ing  persons 
purchasing, or in tend ing  to  purchase 
the same, th a t they  have been so kept 
by the display of a p lacard conspic­
uously m arked, “Cold S torage Goods,” 
on the bulk m ass o r  article, and it 
shall be unlaw ful to  rep resen t o r ad ­
vertise  as fresh  goods artic les  of 
food which have been held in cold 
storage.

6. I t  shall be unlawful to  re tu rn  
to  cold sto rage any articles of food 
which has once been released from
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such s to rage  and placed on the m ar­
ke t fo r sale to  consum ers, but no th ing  
in th is section shall be construed  to 
p reven t the tran sfe r of goods from  
one cold sto rage  w arehouse to  an ­
o th er: Provided, th a t all p rio r stam p­
ing, m ark ing  and tagg ing  shall re ­
m ain thereon , and th a t such tran sfer 
is not m ade for the purpose of evad­
ing any provision  of th is Act.

7. A ny person, firm o r corpora tion  
desiring  to  operate  o r to  continue to  
operate  a cold s to rage  w arehouse 
shall m ake application in w riting  to 
the S ta te  Food  C om m issioner fo r th at 
purpose, s ta ting  the location of his 
p lan t o r p lants. O n receip t of the 
application the S ta te  Food C om m is­
sioner shall cause an exam ination  to 
be m ade in to  the san itary  condition 
of said p lan t or plants, and if found 
bv him  to  be in a san ita ry  condition 
and o therw ise p roperly  equipped for 
the business of cold sto rage, the 
S ta te  Food  C om m issioner shall cause 
a license to  be issued au tho riz ing  the 
applicant to  operate  such cold s to r ­
age w arehouse or w arehouses for and 
during  the period  of one year. T he 
license shall be issued upon paym ent
by the applicant of a license fee of------
to  the T reasu re r  of the S ta te  for each 
such w arehouse.

8. In  the  event th a t any place or 
places, o r any p art thereof, covered 
by a license, under the provision of 
th is A ct shall a t any tim e be deem ed 
by the S ta te  Food C om m issioner to 
be in an unsan ita ry  condition, it shall 
be the duty of the S tate hoo d  Com ­
m issioner to  notify  the licensee of 
such condition and upon the failure 
of the license to  put such specified 
place o r places o r the specified p art 
thereof, in a san ita ry  condition  w ithin 
a tim e to  be designated  by him, it 
shall be the duty of the S ta te  Food 
C om m issioner to  p roh ib it the use un­
der his license of such specified place 
or places, o r p a rt thereof as he deem s 
in an u n san ita ry  condition until such 
tim e as it m ay be put in a san ita ry  
condition.

9. I t  shall be the duty of any per­
son, firm o r co rporation  licensed to 
operate  - cold sto rage  w arehouse, to 
keep an accurate record  of the re- . 
ceipts and the w ithdraw als of the 
a rticles of food, and the S tate Food 
C om m issioner shall have free access 
to  those records a t any time. Every 
such person, firm or corpora tion  shall, 
fu rtherm ore, subm it a  ̂m onth ly  re ­
p o rt to  the S ta te  Food Com m issioner, 
se ttin g  fo rth  in item ized particu lars 
the quantity  of food products held 
in cold storage. Such m onthly  re ­
p o rts shall be filed on or before the 
fifth day of the fo llow ing  m onth, and 
the rep o rts  so rendered  shall show 
the conditions ex is ting  on the last 
day of the m onth  reported . T he 
m onth ly  rep o rts  so m ade to  the S ta te  
Food C om m issioner shall be public 
records, and shall at all reasonable

• hours be open to  inspection  of the 
public.

10. I t  shall be the duty of the 
S ta te  Food C om m iss:oner to  inspect 
and supervise all cold sto rage  w are­
houses in the S ta te  and to  m ake such 
inspection of the en try  of articles of 
food therein  as the S ta te  Com m is­
sioner m ay deem  necessary  to  secure 
p ro p er enforcem ent of th is Act. He, 
o r his duly au thorized  agen ts, in­
spectors o r em ployes shall be p e r­
m itted  access to  such estab lishm ents 
and all p a rts  thereo f a t all reaso n ­
able tim es for purposes of in sp ec t 'd !  
and enforcem ent of the provisions 
of th is Act. T he S ta te  Food Com ­
m issioner m ay also appoint and de­
signate  such persons o r persons as 
he deem s qualified to  m ake the in­
spection herein  required.

11. T he S ta te  Food C om m issioner 
m ay m ake ru les and regulat ons with 
respect to  the slaughtering , handling 
and san itary  p repara tion  of articles 
of food for cold storage, and the vio­
lation  of such rules shall be punished 
on conviction, as provided in Section 
12 of this Act. Such rules and reg u ­
lations shall lie filed in the Com m is­
sioner's office, and shall be published 
in such new spapers as publish the

laws of the S tate, and such rules and 
regu lations shall not take effect until 
th irty  days a fte r such filing and pub­
lication.

12. Any person, firm or co rp o ra ­
tion v io la ting  any of the provisions 
of th is Act shall upon conviction be 
punished for the first offense by a 
fine no t exceeding one hundred dol­
lars ($100) and for the second of­
fense by a fine not exceeding one 
thousand  dollars ($1,000) and by im ­
prisonm ent of not m ore than  six 
m onth  o r by both  such fine and im­
prisonm ent.

13. All A cts and p a rts of A cts con­
flicting w ith the provisions of th is 
s ta tu te  are hereby repealed .

COMING C O N V E N TIO N S TO B E H E L D  
|N  M ICHIGAN.

J a n u a ry .
R e ta il W alk -O v er A ssociation . G rand  

R apids.
M ich igan  P o u ltry  B re ed e rs ’ A ssoc ia ­

tion , D e tro it, 26-Feb. 2.
F eb ru a ry .

F if th  A n n u a l A utom obile  Show , G rand  
R apids, 9-14.

M ich igan  D a iry m a n ’s A ssociation , 
G rand  R ap ids, 10-14.

R e ta il G rocers  a n d  G eneral M erch an ts  
A ssociation, G rand  R apids.

M ich igan  A ssoc ia tion  of C oun ty  D ra in  
C om m issioners, G ran d  R ap ids, 3-6.

M ichigan R e ta il H a rd w a re  D eale rs ’ A s­
socia tion , K alam azoo, 17-20.

M ich igan  A sso c ia tio n  of C om m ercial 
S ec re ta rie s , Jack so n .

M arch.
M ich igan  A ssoc ia tion  of M as te r P lu m b ­

ers , G rand  R apids.
U n ited  B ro th e rh o o d  of C a rp en te rs  an d  

Jo in e rs , Saginaw .
April.

S ta te  B ow ling  T o u rn am en t, D e tro it.
M ichigan Cost C ongress. S ag inaw .

• M ay.
M ichigan C ong reg a tio n a l C onference, 

G rand  R apids.
M ichigan L e t te r  C a r r ie rs ’ A ssoc ia tion , 

D etro it, 30.
D egree of H onor. F lin t.

Ju n e .
M ichigan D en ta l Society, D e tro it.
K n ig h ts  of C olum bus of M ichigan, D e­

tro i t.  10.
U. C. T . G ran d  C ouncil, Sag inaw , 12-13.
N a tio n a l A ssoc ia tion  C hiefs of Police, 

G rand  R apids.
B. P . O. E ., P e to sk ey .
G. A. R ., Jackson .
M ichigan S ta te  B an k e rs ’ A ssociation , 

A lpena.
M ich igan  U n in co rp o ra ted  B an k e rs ’ A s­

socia tion . A lpena.
Ju ly .

M ichigan S ta te  B a rb e rs ' A ssociation , 
F lin t.

M ich igan  R e ta il J e w e le rs ’ A ssociation , 
G rand  R apids.

M ich igan  A ssociation  of Police  Chiefs, 
Sheriffs a n d  P ro se c u tin g  A tto rn ey s , A l­
pena.

A ugust.
T rib e  of B en H u r, L an sin g .
M ich igan  P o s tm a s te r s ’ A ssoc ia tion , 

G rand  R apids.
F if th  M ichigan V e te ran  V o lu n tee r In ­

f a n try  A ssociation, S ag inaw , 26.
A m erican  P h a rm a c e u tic a l A ssociation , 

D e tro it, 24-29.
M ich igan  S ta te  P h a rm a c e u tic a l A sso­

c ia tion , D e tro it, 25-27.
M ich igan  P h a rm a c e u tic a l T rav e le rs ’ 

A ssociation , D etro it, 25-27.
S ep tem ber.

In te rn a tio n a l A ssoc ia tion  fo r th e  P r e ­
ven tion  of Sm oke, G rand  R apids.

M ich igan  A ssoc ia tion  of C oun ty  S u p e r­
in te n d e n ts  of th e  Poor, G rand  R apids.

M ich igan  A ssocation  of Local F ire  I n ­
su ra n ce  A gen ts, G rand  R apids.

M ich igan  C o n stitu tio n a l C onvention , 
G rand  Rapids.'

O ctober.
O rd er E a s te rn  S ta r , G rand  R apids.
M ich igan  P o u ltry  A ssoc ia tion , G rand  

R apids.
M cihigan  S ta te  T e a c h e rs ’ A ssociation , 

29-30.
N ovem ber.

M ich igan  S ta te  S u n d ay  School A sso­
c ia tio n , A drian .

M ich igan  A ssocaition  fo r th e  P re v e n ­
tion  a n d  R elief of T ubercu losis , G rand  
R apids.

D ecem ber.
M ich igan  S ta te  P o ta to  A ssociation , 

G rand  R apids.
M ich igan  S ta te  G range. B a ttle  C reek.
M ich igan  B rick lay ers , M asons and  

P la s te re rs ’ A ssoc ia tion , Jack so n .

The Queer Sex.
"I alw ays knew wom en were incon­

sistent, but I heard  of one to-day that 
takes the cup-cake.”

"W h at did she do?”
"C hased her husband out of the 

bouse w ith a stove-lifter and then 
cried because he left her w ithout 
l 'is s :ng  her good-bye.”

H M lC n G M
Packed by

W. R. Roach & Go., Hart, Mich.

M ichigan People W ant M ichigan P roducts

Satisfy and Multiply
Flour Trade with

“Purity Patent” Flour
Grand Rapids Grain & Milling Co. 

Grand Rapids. Mich.

Rea & Witzig
PRODUCE
COMMISSION
MERCHANTS

104-106 W est M arket St. 
Buffalo, N . Y.

Established 1873

Liberal shipments of Live and 
Dressed Poultry wanted, and good 
prices are being obtained. Fresh 
eggs more plenty and selling well 
at quotation.

Dairy and Creamery Butter of 
the better grades in demand. We 
solicit your consignments, and 
promise prompt returns.

Send for our weekly price cur­
rent or wire for special quota­
tions.

Refer you to Marine National 
Bank of Buffalo, all Commercial 
Agencies and to hundreds of 
shippers everywhere.

M ake O ut Your B ills
T H E  E A S IE S T  W A Y  

Save Time and Errors.
Send for Samples and C ir c u la r — Free.

Barlow Bros. Grand Rapids, Mich.

S E R V I C E
Our aim is to give our customers 

the best service possible. Orders 

are shipped the sam e day they 

are received. This applies to 

mail and telephone orders as 

well as all others. If you are 

dissatisfied with your present 

service w e solicit a trial order.

W o r d e n  Q r o c e r  C o m p a n y

Grand Rapids—Kalamazoo 

The Prompt Shippers
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W hat the New Tariff Law Means to 
Clothiers.

The new year firings an evolution 
in the clothing world. It is an evolu­
tion that will champion honesty, work 
lor  the consum er’s be tte rm ent and 
help the manufacturer,  the retailer, 
merchandising, advertis ing and sales­
manship. This evolution is the new 
tariff law on m en’s clothes.

The new tariff law makes possible 
the importation and sale of line, rich, 
foreign fabrics on almost the same 
basis as domestic fabrics. American 
m anufacturers will be placed in open 
competit ion with foreign manufac­
turers  who, generation  after genera- 
t :on, have studied, improved and taken 
pride in the design and crafting of 
weaving until the product of these 
foreign m anufacturers now stands for 
the ideal of quality, foreign manufac­
turers  who have had the wide world’s 
market to select raw materials  from 
— selected stuffs from Brazil, A u s tra ­
lia, Ireland and elsewhere, undutied. 
The weavers of America will have 
to furnish clothes makers a product  in 
quality, crafting, design and coloring 
equivalent to imported at the same 
price.

American men will be able to wear 
the same range of foreign fabrics as 
the men in Paris,  Melbourne,  London, 
Vienna, Berlin, and Stockholm; not 
possible heretofore in the middle oc­
taves of popular prices, because of 
high duties.

American manufacturers of fabrics 
will have at their disposal, with the 
tariff revised, the same fine wools to 
craft with as foreign weavers.

Now, do not m isunders tand this. 
The  new tariff law will not lower the 
price of clothes, as a large portion 
of the  inadequately informed public 
believes. Rather it increases the 
measure of quality in fabric, enhances 
the result of tailoring and makes it 
possible for the men who can only 
afford $23 for a  suit to get a fabric in 
his garments ,  a foreign fabric, that 
demanded $35 before the revision.

As to the actual reduction the new 
tariff law will be responsible for in 
the cost  of imported raw wool m ate r ­
ial in any one suit, wrhen made by 
American weavers, authorit ies agree 
it will range but front 75 down to 50 
cents a suit.

The consumer is not going to ap­
preciate this, however, unless he is 
told  about it. And you are the man 
to bring  what it means for him to his 
attention.

W hen  you pick a suit off the rack 
that has an imported label on the 
sleeve impress on the customer the 
fact that  never before has he been 
able to get an imported fabric at

such a price, and why. Explain the 
effect 'of the new tariff law. And an­
o ther  thing. T he  be tte r  fabrics that 
will be used in clothes will accent the 
workmanship in their tailoring.

A $25 suit w ith a foreign  fabric 
in it form erly  only possible in a $35 
suit, will assist the splendid tailoring , 
elegance of finish in it, will increase 
the effectiveness of both, in looks and 
service.

And by the way, I want  to impress 
on you that not enough has been said 
to the customer about the w orkm an­
ship of the clothes we sell.

I want the man who gets into a 
suit to be familiar with the par t  he 
doesn’t see— the crafting, the par t  
that means so much, the part  on which 
depends the satisfaction in looks and 
service when clothes are broken in, 
the part  he kicks about when the 
workmanship falls down.

T w o houses may look practically 
alike outside, and one be wrorth  $10,- 
000 and the o ther  $6,000. Their  dif­
ference being in the foundation, the 
covered skeleton, the jointing, the 
interior finish, the p lumbing and 
lighting.

T w o suits may look practically alike 
and one be worth  $25 and the o ther 
$20. The same fabric may be used 
in both,  the difference being in the 
preshrinking, the shaping, cutting, 
thread, haircloth, canvas, buttonholes, 
lining and finishing.

Y our duty is to show this differ­
ence. You are not through assisting 
a customer until you do show him; 
until  you point out tha t  a man not 
only gets the finest imported fabrics 
in the world,  but fabrics crafted in the 
best  way, the m ost  sincere way the 
highest paid tailoring the world knows 
of. You are not th rough  until you 
explain the preshrinking, the way the 
front of the coat is made— the shaping 
of the ga rm ents—the pure silk sewing 
— finishing — fitt ing — buttonholes — 
wrinkleless backs.

Otherwise  what is the use of giving 
the kind of values we are giving? 
W h a t  is the use of the m aker  bending 
his efforts, what is the use of adver­
tising, if you who are paid the best  
of wages do not let  the customer 
know, not make him realize what we 
are doing for him. So you see we will 
have more in 1914 to offer the com ­
munity.

It is a lmost time for our mid-win­
ter  sale. I wonder if you have ever 
looked at our twice yearly sales as 
more than bargain events? I wonder 
if you have ever looked upon them 
as civic benefits. I ’ll tell you why 
they are. In the first place the m er­
chandise  is guaranteed. And not on­

ly guaranteed, but new stock—less 
than a season old.

Every  sale is the means of reaching 
hundreds of people w ho do not come 
here any o ther  time in the year. And 
we have an opportunity  to benefit 
them  as well as win their friendship 
and confidence. Many a man in this 
community waits  for the announce­
ment of the F. B. Silverwood twice- 
yearly sales.

Every  man we get into  our clothes 
a t  sale time and snatch away from 
the year-around-sale experts,  is bene­
fited. Therefore,  our sales are civic 
benefits. W ith  us a sale, while it sac­
rifices, is advantageous in tha t  it 
cleans up the season’s stock and puts 
us in an independent position where 
we can take advantage of changes 
that  may suddenly arise in merchan- 
d’sing. W here ,  if we allowed our cap­
ital to become tied up in accumula­
tions, we would be helpless.

And at no time in the history of 
our business has this advantage been 
so clearly dem onstra ted  as r ight now 
with the changes tha t  have grown 
out of the. new tariff law. By cleaning 
up our season’s stocks with a sale, we 
have our money ready to use to buy 
the new importeds and offer them 
at the new range of prices. N ot only 
an advantage to us, but to the cus­
tomer. How much be tte r  to have 
our money “workable”— ready to put 
into  imported cheviots, worsteds and 
tweeds. I wonder what the m erchan ts  
are going to do who do not believe 
in sales— who have had the cream of 
their lines picked through the sea­
son and have only the slow-sellers 
left?

Before closing I wish to speak of 
the experiment of changing the sales­
men from one department to another. 
The  “shifting sands” disclose peculiar 
things sometimes. W hile  I realize, 
as I realized at the s ta r t  tha t  the 
changing would in a sense lower the 
efficiency of the entire selling staff,
I am mightly glad it has been tried 
out. W e have discovered that  a good 
salesman is a good salesman w her­
ever he is put—in comparison with the 
salesman who “soldiers" and is p ro ­
lific with excuses.

The  experiment has b rought  out a 
g reat  many admirable points that  we 
little knew of in the good salesmen 
and uncovered some points of weak­
ness in the poor salesmen that  we 
had not noticed. 1 have found that 
the law of average in salesmanship 
am ongst  you men remains practically 
the same in the experiment, although 
the entire  scale is slightly lowered. 
I believe you now agree with me 
that  the fewer excuses the be tte r  and 
that we had a pretty  good line on the 
ab'li ties of the staff of the start.

W hy not get ready for inventory 
right now in the lulls that will come? 
New tickets where there  are soiled 
ones. Stocks ship-shaped for quick 
and ready arrangement.  Yes, even a 
mental tabulation of what you will 
have to “take” keeping it up as the 
stock fluctuates. You will be sur­
prised how much easier and quicker 
inventory will be done.

G. E. Nagel.

If  all prayers were answered the 
m ajority  of men would quit work.

H e Made a Mistake.
Some years ago in a W es te rn  m in­

ing town a man was found dead in 
his hotel room, hanged to a 'bedpost  
by his suspenders.  T he  jury  of m in­
ers brought  in the following verdict 
at the coroner 's  inquest:  “ Deceased 
came to his death by coming home 
full and mistaking'  himself for his 
pants.”

No man has a clean record just  
because he is in the swim.

Gr a n d  R a p /d s . M /c n

TO REACH YOUR

PATROMRIEfIDa
^CHICAN STATE

TELEPTELEPHONE

OFFICE O U TFITTER S
LO O SE LE A F SPE C IA L IST S

$37-239 Pearl St. (near the bridge). Grand Rapida. Mich.

Up-to-date Power Plant For 
Sale—Big Bargain

One 14x36 Reynolds Corliss Engine with 
Condenser.

Two Horizontal Boilers. 60x160 inches, in 
prime condition w ith feed pumps, piping, etc.

One Hoppes W ater Purifier.
The above is a t present in use in our mill 

and will be turned over to the purchaser in 
say, 60 days.

Call or write early. THOMAN MILLING 
CO.. Lansing. Mich.

W e Advertise the 
Many Uses of

Mapleine
telling how deliciously it  
flavors cakes, frostings. 
ice cream, desserts and 
sugar syrup.

Order of your jobber or 
L ouis  H ilfer C o.

4 Dock St.. Chicago, 111.

Crescent Mfg. Co., Seattle, Wash.
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T H E  A N N U A L  IN V E N T O R Y .

The Best M ethod of Receiving Satis­
factory Results.

W ritte n  fo r  th e  T rad esm an .
T here  are m erchan ts  who take an 

inventory when they begin business, 
in a more or less haphazard  fashion, 
largely for the purpose of showing the 
lire insurance agen t  or o ther  enquir­
ing persons the amount of the stock. 
T h ere  are o thers  who every year, 
follow a sort  of ritual which may 
or may not  have a meaning for them, 
proceed to take stock, as a necessary 
evil, for the purpose of finding out, 
theoretically, their profits.

Besides these— those who take no 
inventory, and those who do the thing 
regularly, but with a very l imited idea 
of its real value— there is a third and 
much smaller class which regards the 
annual stock-taking as a chance to 
get a really intimate view of the busi­
ness and to profit by it. And with 
these, it may be remarked, the inven­
tory  is m ore  than likely to be a semi­
annual affair than an annual cere­
mony.

T he  reason why this is the case will 
sufficiently appear shortly. It m ight 
be i llustrated, perhaps, by the usual 
way of taking stock and the usual re ­
sult obtained. W ith  the merchant 
whose method is the perfunctory 
method of one who wants  to get a 
disagreeable and tiresome job out of 
the way as soon as possible, the in­
voices in his tile are life-savers a t  this 
time—because they save him the labor 
of devoting his mind to the work.

For example, in checking over this 
or tha t  lot of goods— canned goods, 
or dry goods,  or  s ta tionery— it doesn’t 
make much difference which—this 
m erchan t  has only to compare what 
is on hand with the invoice, as check­
ed by sales records or by his m em ory 
of sales, and set down the value of 
what he finds according to the invoice 
figure. T h is  is very simple and easy, 
and, as suggested, saves thought.

It is not always a good th ing to 
save thought,  however. A business 
which is operated for any length of 
time without the use of a good deal 
of gray  m at te r  is likely to find itself 
ge tt ing  weak and wobbly; and if there  
is any place where it pays to think, 
it is in taking and using the inven­
tory—using it, let it be repeated, as 
distinguished from laying it away in 
the safe for reference in case of fire, 
according to the mutifarious provi­
sions of the s tandard  fire insurance 
policy.

The perfunctory  merchant,  finding 
what remains on his hands a t  the end 
of the year, and its value, according 
to what he paid for it, finds his book 
profits very readily. Invoices and 
inventory give him the total  am ount 
of goods handled, and sales and ex­
penses give the am ount to be taken 
from them  to find the  profits for the 
year—the theoretical profits, as the 
difference might be called.

T h a t  is, the differece should be his 
profits for the year. But is it? T h a t  
is the question, as Ham le t ,  Prince of 
Denmark, said in the course of his 
justly  celebrated soliloquy. Keeping 
in mind the fact that  a large part  
of the book profits, ascertained by

the process referred to, or by any 
process of that  nature  used by the 
merchant, n e cessa r ly  consist of the 
goods on hand, it is highly desirable 
that  the m erchant  know just how 
much those goods are worth, in order 
to know just where he stands at the 
end of the year’s business.

This  is why the invoice method of 
stock-tak ng— that is, of using in­
voices not only as a m eans of check­
ing the goods, but of placing a value 
upon them as well—may well be call­
ed dangerous. If  for any reason the 
goods have deprecia ted in value dur­
ing the year, that  depreciation must 
necessarily be taken into  account, 
otherwise the true state  of affairs 
will not be made apparen t  by the fig­
ures obtained; and there can be no 
reason for any kind of accounting 
o ther  than to find out the actual facts.

In the nature  of things, there are 
many lines which lose value by being 
kept on the shelves for any length of 
time. Some m erchan ts  handle c o m ­
paratively few such goods, while o th ­
ers handle a great  m any of them. 
Few or many, however, the thing> to 
do is to look the situation in the eye 
and get at the root of things. If there 
is a lot of much-boosted  cereal, for 
example, which shows signs of be­
coming a permanent  sticker, the wise 
course is to cut its value to a point 
where a price that will move it can 
be affixed.

O r  if there  is on hand more of 
some seasonal line than can be mov­
ed within a reasonable time, similar 
steps should be taken, for similar 
reasons—probable  deterioration, and 
the desirability of ge tt ing  the tied-up 
capital out for o ther  use. In  a word, 
the m erchan t  who ignores these condi­
tions, which, to a certain extent,  ex­
ist in every s tore  and places the 
stra ight  invoice figure on everything 
in stock, w'ill show a much larger 
book profit  than he can ever realize 
by any possibility; and if he really 
w ants  to know how his business 
stands, he is deceiving himself ra the r  
seriously.

One of the m ost  valuable purposes 
which the inventory can serve is to 
show the m erchan t  what  lines are 
moving, and what lines are refusing 
to move. T he  latter, as suggested, 
should be t reated  accordingly. T o  
carry  them along for year after year, 
at full value, is like ignoring the p res­
ence of a disease. U ltimate  conse­
quences, in either case, are likely to 
be disastrous,  because such stock, in 
the end, will eat  up the entire capital, 
and a year will come when the m er­
chant will find that a large par t  of his 
entire  stock consists of just  such 
junk. And where are his book profits 
then?

Special sales are ’ therefore entire ­
ly logical consequences of the stock­
taking of a live merchant.  T hey  
simply mean that he has found goods 
on his shelves which should not be 
kept there  any longer if energetic 
measures will move them. Some­
times. of course, there  is a re tu rn  a r ­
rangem ent by which the m anufacturer  
takes the goods back, especially if 
they failed to move because of poor 
quality. Again, active pushing, spec­
ial advertis ing, may move goods

which have been somewhat neglected.
But whatever the means used, the 

object is to get rid of the slow-mov­
ing goods. If a cut is necessary, in 
the judgment of the merchant, then 
by all means the cut should be made. 
The th ing to do is to get the money 
out of the "sticker" lines, in order 
that profits may be realized, and the 
money used in the purchase of goods 
which may be turned over quickly, 
and justify the exis tence of the busi­
ness. In  the larger cities, the same 
effect is obta ned by many of the big 
departm ent stores, whose stocks cov­
er a multitude of lines and thousands 
of items, by a pre-inventory sale. 
Such sales are designed not only to 
move large quantities of goods of a 
sort which would not be well cleaned 
out by an o ther  expedient than re ­
duced prices, but to cut down the 
labor of stock-taking, which is an 
object to be considered where stocks 
are large.

It goes without saying that such 
equipment as delivery outfits, fixtures 
and the like should be carried in the 
annual inventory at a valuation r e ­
duced to a conservative figure by the 
application of a depreviative charge. 
A conservative merchant in a Sou th ­
ern city cuts 25 per cent, off these 
items annually, and while, of course, 
he will have them in good shape, in 
all probability, at the end of four 
years,  they will be charged off com­
pletely, so that in case of loss or 
forced sale the burden does not show 
in that year’s business.

In  a word, the inventory, properly 
handled, gives a complete  view of 
the business as it actually is, not as 
it should be under ideal conditions; 
and it likewise shows the merchant,  
for that  very reason, the measure 
which should be taken to approach 
perfection in merchandising a little 
more closely next year, by pointing 
out where the knife should be ap­
plied.

T hese  th ings are important;  but 
their importance is lost on the m er­
chant who takes perfunctory inven­
tory and gives it no further atten- 
t on than to serve as a figure for use

in estimating his profits; and, inci­
dentally, he will find that profits so 
estimated will shrink most amazingly 
and disconcertingly under the acid 
test of a true valuation, which is the 
only test worth while. It is obviously 
better,  therefore, to apply it when 
the inventory is taken.

G. D. Crain, Jr.

The Dry Goods Trade.
The consensus of opinion of early 

buyers in the m arket  is that retail 
business throughout the country is in 
a satisfactory condit on. Very few 
are overstocked except perhaps on a 
few items of cold weather m erchan­
dise. Stocks are generally in good 
condition and buyers are filling in 
nicely as is noted through the fact 
that  mail orders are in excess of the 
same period a year ago. Collections 
are better  than for the corresponding 
week a year ago. O ur  traveling men 
are going into their terr i tories as fast 
as possible and it is noted that  with a 
fewer number of men as yet on their 
terr i tory the volume of business is 
practically the same as that  of a year 
ago. The outlook for a heavy lace 
season has not been be tte r  in several 
years, and indications from the orders 
received since the first of January  
indicate the lace business will be un­
usually large. Soft, shadowy effects 
are in great favor for tr immings not 
only for collars, yokes, sleeves and the 
front of blouses, but for drapery ef­
fects over all kinds of satin faced and 
sim lar fabrics in skirts.  The m ate r ­
ials will be cotton, cotton and silk 
and all silk in white, cream, cham ­
pagne, beige and black. The old fash­
ioned Chantilly is in evidence every­
where, which has always been an indi­
cation that the lace business will be 
good. There  is a good demand for 
narrow embroideries in cambric,  nain­
sook and swiss up to twelve inches.

Marshall Field & Co.

The traveling man is selling goods but 
so are you. That affords you no ex­
cuse for treating him rudely. However 
he may treat you, treat him like a gen­
tleman.

4 l f %  “S U N - B E A M ” W inter Goods
^ ^ S U N  B E A M ^ S  F ur and F u r Lined Coats. Sheep and B lanket Lined Coats.
a - g a Vo.ot «««- B lankets. Robes. G lovss and M ittens.

The winter season is here. Surely you are interested in these 
goods, as there will be a large demand for them at this time.

The season brings with it cold and disagreeable weather, and it will 
be to your interest to investigate these excellent values.

CATALOGUE AND FULL PARTICULARS ON REQUEST

BROWN & SEHLER CO., Grand Rapids, Mich.

The New Stationery House
Have taken the agency for

“LANGROCK”
PEN N A N TS

Wait for our salesmen with the big line of New 
Novelties in Pennants and Pillows

WILL P. CANAAN CO. Grand Rapids, Mich.
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Make a Study of the Great Indicators, a s  w e ll a s  f o r  o u r  o w n  u se , w e  h a v e  
W ritte n  fo r th e  T rad esm an . tw o  o r  th r e e  o f  th e  f a s h io n  p a p e r s .

A fter the tra in  s ta rted  I noticed But a fte r all these I find th a t for the 
th a t the passenger ju st in fron t of me m erchant who is catering  to  wom an- 
opened his suit case and took out a kind, the standard  w om en’s publica- 
copy of one of the  leading publica- tions, those  th a t have the g reates t 
tions for w om en and settled  back in popularity  and the w idest circulation, 
his seat, as if to  occupy his tim e in are a fruitful source of needed infor- 
its perusal during  the probable tw o m ation—inform ation  th a t no o th er 
o r th ree  hours of his journey. class of periodicals can so well sup-

T his selection of read ing  m atter, ply. 
unusual for one of his sex and evi- “T hese jo u rnals are  reliable indi- 
dently  m ade w ith deliberate design, cato rs for the dry  goods m erchant, 
struck  me w ith some surprise. A If he will study the articles w ritten  
daily new spaper o r some one of the fo r these publications w ith th is idea 
popular illustra ted  weekl es o r m aga- in mind, he will find th a t a large pro- 
zines is w hat you would expect such portion  of them  contain  po in ters 
a m an to  choose for w hiling away a which, if follow ed w ith  judgm en t and 
little  leisure. H e w as unusually  d iscretion, are a g reat help to  him  
b righ t and in te lligen t and had the  in an tic ipating  the needs of his m ost 
air of a very busy person w ith pre- desirable class of custom ers, the hom e 
sum ably all too  little  timé for read- women in w ell-to-do circum stances, 
ing. O ne would think he would far “T hese jo u rnals show you accurate- 
ra th e r be p o sting  up on the cu rren t ly w hat is approved by these wom en 
news and questions of the day than  and w hat they are a t the  tim e w an t­
giving a tten tio n  to  a periodical which, ing and in the near fu ture are  going 
a lthough excellent in itself, is not to  w ant in the way of ready  m ade 
supposed to  hold especial in te res t for apparel, piece goods, hosiery, under- 
the m asculine half of hum anity. wear, m ateria ls for fancyw ork, linens.

Soon some friend of th is gentle- d rapery  goods, house furnishings, 
man, seeing him in the coach, cam e etc., etc.
up to  g ree t him. “ All of these periodicals have their

“ Hello, Joe, reading your w ife’s fashion pages. Some of my custom - 
paper I see. Some serial sto ry  you’ve ers p refer these to  the exclusive 
got in terested  in? O r are you study- fashion journals, claim ing th a t the 
ing one of those articles on how to styles show n are m ore practical—not
get up a satisfy ing  dinner for five so extrem e. G enerally  speaking I
people w ith an expenditure of fifty m yself find them  b e tte r guides as to 
cen ts?” I*16 selection of goods, since they  do

“ N either one of your guesses is not place so exaggerated  an e'mphasis 
righ t. I don’t have tim e for the on w hat is novel and u ltra  as do
stories, and the cookery articles are  som e of the exclusive fashion papers,
hardly in my line. F o r a num ber of “As I go over th is periodical, I shall 
years I have m ade a practice of read- scan the advertisem ents closely. 1
ing th is periodical, to  w hich m y wife find them  ju s t as valuable as the
regularly  subscribes, as a m atte r of read ing  m atter. M any of them  are
business. U sually  th is one is all I w ritten  by advertis ing  experts, so I 
can get th rough  w ith in a m onth  but gain ideas fo r p rep arin g  rfiy own 
w henever I can find the tim e to  read copy.
them  I buy a copy of one or tw o of “ M oreover, one of the  problem s
the o th er leading w om en’s journals. th at confron ts the m erchant is to

“Of course I don’t read all the a r- know w hat brands of advertised  goods
tid e s , and, as I said, I skip the s to r- to  carry. N oth ing  equal to  these 
ies: but I find a large am ount of m at- w om en’s jou rnals to  keep one inform - 
te r  in every issue trea tin g  in a clear ed on th is subject. N ot a day passes
and practical way of subjects th a t I but there  are in my store  from  one
need to  know  about. to  a dozen calls for som e particu lar

"I take tw o good general trade  kind of hosiery, o r m ake of dress 
papers w hich I find invaluable for shields, o r corsets, o r one of the 
keep ing  inform ed as to  up-to-date  m any o th er item s th a t go to  make 
business m ethods and general trade  up a w om an’s w ardrobe, th a t are
conditions. T hen  I have the ---------  direct resu lts  of the advertis ing  found
righ t along, which I believe is the in these w om en’s publications, 
best periodical published for giving “A n o ther th in g  th a t I gain from
the dry  goods m erchant the first these advertis ing  pages is th is—they 
authentic  know ledge he can hope to  show me ju s t w hat I ’m up against, 
procure of w hat is going to be—ac- T he shopping-by-m ail idea is being 
curately  fo recasting  styles and fabrics pressed  w ith v igor by large city sto res 
some m on ths in advance. T hen  in th a t advertise  extensively  in these 
connection w ith our p a tte rn  depart- papers. W e can be sure th a t every 
m ent, for our custom ers to  re fer to  sta tem ent they m ake in these pages

Our salesmen are out and will call on you soon or during 
the season with our lines of

Gloves, Mittens, Sweater Coats 
Boys’ Caps, Girls’ Caps, Auto Hoods

The Perry Glove and Mitten C o ,PERRY. M1CH-

HOSIERY
A well assorted stock of Hosiery is a mighty important 

factor in any store. Not alone for the immediate profit re­
sulting from their sale, but the merchant who has a good 
assortment of Hosiery will bring customers to his store.

We have a splendid line, all the popular and well ad­
vertised brands, for some of which we have the exclusive 
agency in Western Michigan.

PAUL STEKETEE & SONS
Wholesale Dry Goods Grand Rapids, Mich.

New Washgoods
Our Washgoods Department is packed 
with fresh new materials for spring and 
summer wear. As handsome a line of 
goods as we ever collected, consisting of 
Lawns, Crepes, Ratines, Piques, Voiles, 
Poplins in plain shades and all white, 
also a strong line of printed fabrics in 
various weaves.

Grand Rapids Dry Goods Co.
Exclusively Wholesale Grand Rapids, Mich.
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is eagerly read by the  m ore  intelli­
gent wom en in our towns. Samples 
are sent on receipt of a postal  card 
request and official comparison made 
as to prices, quality, etc., with what 
we home dealers are offering.

“O u r  ideas of mail o rder compe­
tit ion are associated with the two or 
three immense Chicago concerns that  
put  out the  bulky catalogues from 
which a fan r ly  can select about any­
th ing they need, from a ra tt le  for the 
baby to an automobile  or  a ready- 
to-nai l- together house. Of course 
these concerns do much of their busi­
ness by freight shipments. But these 
leviathans are not all we have to 
contend against .  A hundred specialty 
m anufacturers  and city s tores are bid­
ding by attractively featured adver­
tising for the pa tronage  of the very 
wom en whom  we desire to hold as 
our customers.  I t  a lways is impor­
tant  to know what the o ther  fellow 
is offering.

“ It  becomes a lmost necessary in 
these days for the dry goods m er ­
chant to branch out from his regular 
lines and to embody in his pldce of 
business some features of the depart­
m ent store. Such lines as hair goods, 
stationery,  toilet preparations,  pe r­
fumes, house furnishings, si lverware, 
etc. will sell wherever there are well- 
to-do women shoppers in cons'der- 
able numbers. F ro m  these women's 
journals  one can learn much as to 
what are the standard  and desirable 
th ings in these associated lines.”

Fabrix.

Some of the Fundamentals of Sales­
manship.

W ritte n  fo r  th e  T rad esm an .
So much is wri t ten  regarding sales­

manship tha t  it is a good th ing to get 
hack to the fundamentals—the  great,  
underly ing laws and processes upon 
which successful sa lesmansh 'p  is bas­
ed.

Salesmanship has been defined as 
“the power to serve to the end of 
profit, and satisfaction to both buyer 
and seller.” This  definition puts 
salesmanship upon a far higher plane 
than the mere transfer  of goods for 
money value. In  so far as the sales­
man is, consciously or unconsciously, 
actuated by this higher ideal of sales­
manship, is he a success in his chosen 
field.

In  the wider sense of the term, 
every person is a salesman. The  
m inister  who tries to persuade his 
hearers  to exchange evil for good, 
or  good for be t te r;  the lawyer who, 
for hire, tries to convince judge and 
jury  tha t  black is white, or barring  
that, is no more than  a tender  gray; 
the doc tor who induces his patients 
to follow certain courses of medica­
tion and dieting in exchange for 
health— all these are, in the great 
essentials,  salesmen. T heir  success 
is in accordance with their  ability 
to arouse confidence and conviction 
and to satisfy those with  whom  they 
deal. The  success of an individual 
in any walk in life is in proport ion  
as, consciously or unconsciously, he 
understands his own capabilities and 
possibilities and the laws of sales­
manship.

In  the na rrow er sense, w hat  factors 
enter  into a sale? T h ere  are four—

the salesman, the  customer, the goods 
and the sale. Of these, the  m ost  
im portan t  in a constructive way is 
the salesman. Yet.  without  a cus­
tom er p r  buyer, no sale could be 
made; and, further, there  m ust be 
som eth ing  to sell, be it goods or 
property  or services. Finally, there 
is the completed process w rought  on 
the custom er’s mind by the salesman’s 
efforts and which we call a sale.

The  first essential in selling is to 
grip the prospective cus tom er’s a t­
tention. Th is  process is usually half 
performed when the customer enters 
the store. H e  is thinking of some 
article you have advertised, perhaps, 
or som ething he has seen in the w in­
dow.

T he  second step is to hold his a t ­
tention  by crea ting  interest. The  
suggestion that  he look a t  this or that 
article, the intimation tha t  you have 
som ething that  will save him money 
or last him a long  time or give him 
great  satisfaction— these are steps.

T he  third stage of the process is the 
creation in the buyer’s mind of a 
des re to possess the article— some 
article of the asso r tm en t— which you 
are offering. H ere  it is tha t  judicious 
reference to the s trong  selling points 
of the goods—durability, stylishness,  
even price— is a pronounced factor.

Finally, desire, accentuated to the 
stage where it overcomes the ob ­
stacles in the cus tom er’s mind and 
leads him to the ultimate decision 
to buy. constitutes the fourth step 
in the process of selling.

W ith  the individual process of 
salesmanship thus complete, there  are 
yet two postscrip ts essential to make 
tha t  sale—what every individual sale 
should be— a factor in the making of 
o ther  sales and the building of per­
m anent  business. T he  customer must 
depart  satisfied with the article pur­
chased, and confident tha t  the m e r ­
chant has given him good value.

All this looks simple— even primi­
tive in its simplicity. And therein 
lies its value. I t  is good now and 
then to get back to first principles; 
and the intelligent salesman will a l ­
ways learn som ething by pondering 
the outline principles of his art.

F o r  there are little, unnoticed de­
ficiencies in every salesman, let alone 
those chaps who have not quite grad- 
uateid from the o rder- taker  class. 
There  is the man who prides himself 
upon his tact and his knowledge of 
human nature  yet who does not take 
the trouble to study the goods; and 
there  is the m an who knows com m er­
cial pharmacy from hair brushes to 
senna and yet when he has to talk 
to  a customer is awkward as an 
elephant at  a fancy dress ball.

F o r  such, it is well to pause now 
and then and analyze their business 
down to the four essential factors,  
the  salesman himself, the m an or 
woman he deals with, the proposition, 
and the final clinching of the deal. 
And when this  is done it is easy for 
an inte lligent man to pick the flaw, 
no m at te r  in which of these four items 
it m ay be found.

W illiam E dw ard  Park.

Offering the public the best possible 
products should never be overlooked in 
seeking the best market prices.

Flashlights on Advertising Copy. 
W ritte n  fo r  th e  T rad esm an .

Good advertisements are built out of 
good copy.

He was a born advertiser who called 
copy “the vital spark.”

Attractive type face and nifty illus­
trations do not avail, if the copy is not 
right.

Time and thought spent in the pro­
duction of good copy is thought and 
time well spent. m

In order to get over with your ad­
vertising proposition, the story must 
carry a caro of punch.

Nobody can produce good copy dur­
ing dull, phlegmatic moments when he 
has to put spurs to his imagination.

Set about the preparation of your 
advertising copy when the fires of your 
imagination are crackling and blazing.

There are times in the experience of 
every merchant when his enthusiasm 
is at white heat : that’s the time to 
write advertising copy.

Having written a batch of copy in a 
prolific hour of fervent imaginative re­
sourcefulness, lay it aside and let it 
simmer.

Appraise it, revise it, and critically 
whip it into shape in a calm, dispas­
sionate hour when the creative faculties 
have cooled down.

Good advertisements are built of 
good copy—yes; but there are so many 
kinds of good copy—individuality of 
the store, the kind of goods sold, and 
the kind of people to whom they are 
sold must all be considered.

But all good advertising possesses 
certain fundamental qualities—for ex­
ample, brevity, directness and believe- 
ability.

Many dealers make the mistake of 
attempting to say too much in a single 
piece of copy. A good advertising 
manager has this motto hung up in his 
office: “No Advertisement is Big
Enough for More than One Idea.”

If  you have so much to say about 
your merchandise, break up the story 
into logical installments. Incorporate 
the serial idea, if you like»

But be sure yott are driving towards 
something definite and tangible in 
every separate piece of copy.

Every good story has a big climax. 
There may be a whole series of lesser 
shocks; but somewhere there’s a cli­
max. There ought to be a climax in 
every advertisement. Frank Fenwick.

No Use.
They were out sailing when the 

wind died away, leaving them be­
calmed. The young man urged his 
fair companion to whistle for some 
wind.

"Oh, no," she said archly, " there ’s 
no tell ing what you will do when I 
get my lips all puckered tip.”

“ I w on’t do any th ing  at all,” he 
promised.

“Well,” she returned, “ then I won't  
whist le.”

I f  a man is seasick it’s natural for 
him to want the earth.

We are manufacturers of

Trimmed and 
Untrimmed Hats

For Ladies. Misses and Children

Corl, Knott & Co., Ltd.
Corner Commerce Ave. and Island St. 

G r a n d  R a p id s , M ic h .

T o  th e  R eta il M erch an t
If you will sell out we will buy 

your stock or we will do what is 
better for you still, conduct an 
auction sale in such a manner as 
to bring you nearly the cost price 
of your stock, or we can reduce 
your over stocked lines and show  
you a profit.

E. D. COLLAR, 
Mdse. Salesman, 

Ionia, Mich.

A Good, Strong,
Medium-Priced Line

Buffalo Trunk Mfg. Co.
M AN U FACTURERS OF

TRUNKS, BAGS, SUIT CASES
127-139 Cherry St., Buffalo, N. Y.

JULIUS R. LIEBERM ANN
Michigan Sales Agent 

415 Genesee Ave. Saginaw, Mich. Write for Catalogue

I M P E R I A L  B R A N D
Spraying 

Largest Line
Compounds 
Superior Quality

Our Paris Green packed by our new American System. 
Reliable dealers wanted.

Address Dept. T., CARPENTER-UDELL CHEM. CO., Grand Rapids, Mich.
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M id-W inter Shoe Sales N ow  in Or­
der.

W ritte n  for the  T rad esm an .
Now that the Christmas specials 

have been cleaned up and the Yule- 
tide decorations disposed of. the pro­
gressive shoe dealer should prepare  
the stage for big business in the sale 
of winter footwear.

In view of the extremely open 
weather — ra ther  unnaturally mild 
w'eather, some shoe dealers are in­
clined to suspect—many people have 
postponed the purchase of heavy 
footwear. Quite an extensive area 
of our country has had very little 
winter thus far. In  those localities 
that have been visited by chilling 
rains, snow s to rm s and low' tem pera ­
tures. shoe dealers report  business 
lively in proportion to the severity 
and duration of storm conditions.

Manj- people are disposed to put 
off the purchase of winter  footwear 
just  as long as weather conditions 
permit. And it is remarkable how 
much endurance and hardihood some 
of them have. And we are not to 
suppose that all of them are post­
poning the purchase of winter foot­
wear until the shoe dealers announce 
their mid-winter clearance sales, al­
though of course many do. Others  
—especial men who are not over 
particular about dress requirements— 
are simply careless and indifferent; 
and a good many people, who shrink 
from breaking in new shoes, prefer 
to hold-on to their old ones just  as 
long as they are tenantable.

Thus, for one reason or another, 
shot* dealers throughout the country 
find themselves just  now with quite 
a lot of winter  stock that  m ust be 
disposed of in the next six or eight 
weeks. A good many dealers have 
begun to announce their January  or 
Mid-winter shoe sales, and of course 
some of the more forward shoe deal­
ers plunged voraciously into clear­
ance sale activities just  as soon as 
the Christmas holly and bunting  were 
removed from the windows. In towns 
and cities where there  are active re­
tail shoe dealers’ associations, the 
semi-annual price-cutting carnage 
was staved off until January  19 or 
some other  mutually agreeable date.

Although it was regarded as some­
th ing of an achievement by local as­
sociations to get the shoe dealers 
lined up on a proposition to defer 
their mid-winter clearance sales until 
January  19, at best such an a r range­
m ent is really a compromise. In 
quite a large section of our country 
we do not have any real wdnter any 
more until  af ter  the holidays. Str ic t­
ly speaking, January  is our first win­
ter  m onth ;  and even at that, good old- 
fashioned winter  frequently  doesn't

arrive until the second or th ird  w'eek 
of January . In the m eantim e what 
are the prospective purchasers of 
w inter shoes doing? W aiting , calmly 
waiting. Ju s t as soon as the  accom ­
m odating  shoe dealers begin to  an ­
nounce the sale of w inter-w eight $3.50 
and $4.00 shoes for $2.75, Mr. A verage 
C itizen  m eanders in to  his favorite 
dealer's  footw'ear em porium  and picks 
him out a pair of prize w inners at a 
figure desperately  near the cost-line. 
\ \  ho's to  blam e? A verage Citizen, 
the w'eather man. o r the retail shoe 
dealer. E lim inate the w eather m an 
and p ro ra te  the  indic tm ent as betw een 
Mr. A verage Citizen and the shoe 
dealer wdio sold him $4 shoes for 
$2.75. Let us pronounce Mr. A verage 
Citizen 10 per cent, guilty, and the 
shoe dealer 90 per cent, guilt}-. If  
the shoe dealer isn 't m aking the p ro f­
it on w in ter foo tw ear the fault is 
largely his own. H e can if he really 
m akes up his mind to  do so.

Forcing  Sales.
Tn some ways I do not like the 

word “force” in this connection ; and 
yet upon reflection 1 seem unable 
to  find any term  that seems to  fit 
the idea I have in mind. Looking 
at expression  "force,” as applied to a 
process, such as selling a particu lar 
kind o r class of m erchandise, it seems 
at first as if the phrase w-ere inept. A 
forced process of any sort, like a forc­
ed grow th, strikes us as being un­
natural if not actually  lacking in some 
im portan t respects.

But the ‘‘fo rcing’ I have in mind, 
as applied to  the d istribution  of w in­
ter footw ear at regu lar prices ra th e r 
than the substantially  reduced prices 
on January  clearance sales, is en tire ­
ly w holesom e. Also it justifies itself 
on practical grounds. T he natural 
and logical time for consum ers to  buy 
seasonable w earing  apparel is at the 
beginning, or near the beginning, of 
the season;, and in o rder th at m er­
chants may benefit by the live-and- 
let-live principle, it is reasonable th a t 
they pay a legitim ate price for such 
wares. In p re tty  nearly  all o ther 
lines of w ear com m odities this is a 
ra th e r general custom . W hy should 
people make an exception, as m any 
unquestionably do, o f shoes? Is it 
fair to the shoe dealer, who is faith- 
tully endeavoring  to serve his clien­
tele. to  take advantage of his help­
lessness in the m atter, and by delay­
ing the purchase of seasonable fo o t­
wear until such tim e as the price 
is substantially  reduced, and then rush 
in on him and buy the goods? From  
the cu stom ers’ point of view it doubt­
less looks fair enough, but it really  
isn't.

T he tru th  is this w aiting gam e th at 
r. good m any store  p a tro n s p lay all

Quality and Prices 
Are Buying Reasons
A shoe to suit you and your trade 

must measure up in Quality—which 
means wear, fit and style—and must 
be sold to your customer for a sum of 
money that assures him of good value, 
and at the same time nets you a liberal 
profit—that’s Price.

The two together spell shoe satis­
faction.

We are manufacturers of shoes 
and sellers of shoe satisfaction.

Rindge, Kalmbach, Logie Company
Grand Rapids, Mich.

4ft« i

Our New Catalogue
of

H ood Rubbers
Showing the new reduced prices 

for 1914 is about ready.
Shall we send you a copy?

Royal Oak Boots that were $3.33 
are now $2.94

5 0  /%  Discount

Write us and one of our salesmen will show 
you a full line of samples.

GmndPapdsShoe &Rubber(a
The Michigan People Grand Rapids

I *

&

4%
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too skilfully, is what  one may call a 
delayed process.  And it seems to me 
som ething ought to be done by retail 
shoe dealers to force the process to 
norm al conditions. And the way to 
do it is through intensive publicity. 
All kinds of fruits, vegetables and 
cereals can be forced to m ature  far 
earlier by well known stimulative ap­
plications. And advertis ing is cap­
able of tu rn ing  the trick when it 
comes to selling seasonable footwear, 
in season, and at  a reasonable asking 
price. In  the first place the prelimi­
nary advertis ing should carry a lot 
of punch and pep. Play up the fo r th ­
coming event for all it will stand. 
Make ’em simply wild to see your 
seasonable footwear acquisi tions. 
T hen  give them an occasion— in other 
words have a big season's  opening— 
music, window and interior trim cut 
flowers, and souvenirs: work  it out 
to the last detail, plan it on a big 
scale, and carry it th rough  in faith 
believing. Get the o ther shoe dealers, 
or general storekeepers carry ing 
shoes, to put off the day of cut prices 
on footwear just  as long as they will 
agree to: then in your continuous,  
through-the-season advertis ing  of sea ­
sonable shoes, don’t talk low prices, 
but quality, fit, comfort,  style, com ­
mon sense footwear, ad extendum. 
The  dollar-savit ig impulse isn’t the 
only note on the keyboard. By 
s ta r ting  in time, work ing  together,  
and working hard, the  process can be 
forced; and you know very well it 
can stand considerable whooping up 
without any material  harm to any­
body. W h en  people get educated up 
to buying their winter  footwear at 
the proper time, your business wont 
be so bunched and you wont have 
anything like as much left-over stock 
on hand that  has to be cleaned up at 
starvation prices. Cid McKay.

Murmurings From the Busy City of 
Menominee.

Menominee,  Jan. 12— It has been m y 
pleasure for the past few weeks to 
cover a goodly portion of the U pper  
Peninsula in the interests of the cir­
culation departm ent for the M ichigan 
Tradesm an,  the best  and one of the 
oldest trade papers published in the 
interest  of merchants.  1 am pleased 
to report  that, barring  a few excep­
tions, I have met with a very cordial 
reception at the hands of the business 
men in this part  of the State  and can­
not speak too highly in their favor.

I am not  t ry ing  to butt  in on our 
very able correspondents  and good 
friends—Thos. F. Follis, of M ar­
quette, and W m. G. T ape r t  of Sault 
Ste. Marie,  who have shown me every 
courtesy and have done everything in 
their power to assist me. In the first 
place, I am but an amateur,  as ray 
wri t ings by the side of theirs will 
readily show and beg tha t  all criticism 
be withheld. In my own crude, hum ­
ble way, if Mr. Stowe is willing to 
stand for it and will ^ive me the 
space, I shall endeavor to mention 
my observations in the different cities 
and towns tha t  I have covered thus 
far in the Upper  Peninsula, s ta rting  
at Menominee and o ther  places in 
rotation.

The Lower Peninsula residents who 
have never had the opportunity  of 
investigating the resources and^ ad­
vantages of this part  of the best  State  
in the Union, have no conception of 
what  it is like. Certa in portions of 
the U p o e r '  Peninsula are exclusively 
iron ore and copper mining, while 
o ther  par ts  are rightly  named Clov-

erland. I have never seen be tte r  hay 
and it would be difficult to produce 
finer potatoes,  cauliflower, peas, sug­
ar  beets and vegetables.

Menominee is a beautiful city of 
about 12,000 inhabitants, situated on 
the west shore of Green Bay and, 
s nee the old lumbering days, the new 
m anufacturing institutions have had 
a tendency to change the business 
district,  which is now moving nearer  
to O gden  avenue and on Main street.

The L um berm en’s National Bank 
is located at the corner of Main street 
and Grand avenue and is one of the 
most subs tan t  al banking institutions 
in the city. W ebb  Harm on,  its able 
Cashier,  is a very genial gentleman 
to meet.

The  Menominee River Sugar Co. 
is a m ighty  big asset to the city'- and 
it is to be hoped that  the tariff reduc­
t-on on sugar will not prove to be 
detrimental to the best  in teres ts  of 
this  company, as it is the means of 
giving large re tu rns  to the farmers 
for their sugar beets. I understand 
that this company handled 2,700 car­
loads the past  season. G. W . Mc­
Cormick is the very efficient m anager  
of this company.

The  Michigan R efitrng  and P re ­
serving Co. is ano ther  big asset to the 
city and its capable manager, W. S. 
Fellows, is on the job industriously 
and continuously night and day dur­
ing the operat ing  season. He is the 
r ight man in the right place.

The  Carpenter-Cook Co., whole­
sale grocer, has one of the largest 
institutions of its kind in the Upper 
Peninsula, with Frank  St. Peter as 
the manager.

T he  Upper Michigan Development 
Bureau, with Col. C. W . Mott as Gen­
eral Manager, has large and com m o­
dious offices opposite the Menominee 
Hotel.  This Bureau is doing w onder­
ful w'ork in securing farmers for the 
development of the land throughout 
the Upper Peninsula.

T. C. Christensen, the enterprising- 
g rocer on Broadway, has a very neat 
and a ttractive  store and is fully 
abreast of the times. During the past 
year he has organized the Christen­
sen M anufacturing Co. and is placing- 
on the m arke t  the Christy account 
register,  his own invention, which is 
m eeting  with a very ready sale.

Ja s  F. Pelnar, the Michigan avenue 
grocer, is one of the oldest grocers 
in the city and a live wire. He is 
on the job every minute. He is> in 
the m anufacturing  business to quite 
an extent  and his products are m eet­
ing with  a ready- sale.

Tufts  & Morreau. of the Temple 
Shoe Store, opened up for business in 
the New Masonic Tem ple  block about 
July 1, with a complete stock of foot­
wear for everybody. T hey  have an 
excellent location, an up-to-date store 
and have done a very satisfactory 
business from the start.

Sporre r  Bros., grocers and meat 
dealers on Stephenson avenue, carry' 
large stocks and do an excellent busi­
ness.

Pe ter  W heaton, the big jolly meat 
dealer on Broadway, is a booster  and 
conducts one of the m ost up-to-date 
m arke ts  in the city.

A. H. Ju rgens  is one of the old 
reliable g rocers  on Broadway a con­
servative and discreet business man 
and does a very satisfactory business.

Mrs. A. J. McDonald conducts a 
grocery store on Grand avenue. She 
carries a clean stock of goods, is con­
stantly  on the job and enjoys a nice 
business.

T he  Square Peoples House Furn ish ­
ings Co. is one of the m ost  su b s tan ­
tial and reliable institutions in the

H0 N 0 RÖILT
S h O C S

W ell k n o w n  
a m o n g  con* 
sumers. The 
line that’s easy 
to  sell.

city. I t  is located at the corner of 
Main street  and Ogden avenue and 
in time it would not surprise me if it 
became a second Marshall Field.

There  are scores of large manufac­
turing  and retail establishments in 
the city, but I have neither time nor  
space to give further mention at pres­
ent. Hope to be able to give the 
readers  of the T radesm an  further 
light on the subject later.

W . R. Wagers.

No W onder.
She was a very stout, jolly looking 

woman, and she was standing at the 
corset counter, holding in her hand an 
article she was returning. Evidently 
her attention had been suddenly drawn 
to the legend printed on the label, for 
she was overheard to murmur, “ ‘Made 
expressly for John V\anamaker.’ Well, 
there! No wonder they didn’t fit me!”

The “ Bertsch”  Shoes Are the
Rightly Made Medium Priced 

Shoes for Men
The BERTSCH shoe is so honestly made and so sen­

sible and practical in design and character, that it 
insures the dealer against loss. IT IS A SELLER, and 
when sold its qualities so impress the wearer that he 
will want no other.

Have you seen the line lately? If not, send card for 
salesman and samples. BECOME A B E R T S C H  
DEALER THIS YEAR.

THEY WEAR LIKE IRON

HEROLD-BERTSCH SHOE CO.
GRAND RAPIDS, MICH.

You Can’t Coax Away
the business of the dealer 

who stocks

Glove Brand 
Rubbers

The fitting quality pleases and the wearing 
quality satisfies the consumer.

Build your business on a solid and sure 
foundation. The buying public re­

member quality and return to the 
place where it is to be obtained.

Hirth-Krause Company
Grand Rapids, Mich.
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P ro s  and Cons of the  Salary Ques­
tion.

W ritte n  fo r th e  T rad esm an .
"I wish ray husband would go into 

business for himself, sighed Mrs. 
Clarkson in my hearing recently. 
"O ne  never can get ahead working 
for somebody else on a salary. Alfred 
dutifully brings home his pay enve­
lope every Saturday night,  but by 
the time our bills are settled it’s all 
gone. If  we leave ourselves a little 
pocket money for the week, there s 
noth ing over to put  in the bank. 
Naturally  his employers want to 
make all they can off from his work, 
so they pay him only just enough for 
us to live on. T hay  get all the prof­
its.

"1 contend that if he had some 
business of his own he would be 
worth just  as much to himself as he 
now is to Atkins & W eym uth,  and so 
would actually receive for his efforts 
all that they now pay him and w hat  
they make off him besides.

"Then  a man who has 'a business 
of his own,” she continued, "is sure 
of a steady job. Now my husband, 
while a most excellent office m an and 
capable and t rus tw or thy  in every re ­
spect. is in continual apprehension 
during times of depression lest he be 
laid off. I only wish he could see 
the m at te r  as I do and would s tart  
into something on his own hook. H e  
could begin in a small way and en­
large gradually.

"But Alfred is afraid to run any 
risks. 1 believe he lacks a little in 
initiative. He had a small legacy left 
him not long ago. The money is now- 
lying in the bank, drawing only 
per cent interest.  Alfred talks of 
loaning it on a real estate mortgage.
I should far ra ther  he would set up 
in business, and if he needed more 
capital, we could borrow a thousand 
or fifteen hundred on this home. I 
should prefer not to go in debt of 
course, but I should so much like 
to see Alfred forge ahead a little."

I t  happened that the very next day 
after hearing  this frank expression 
of op itron  on the part of Mrs. Clark­
son, I took tea with my good friend 
and neighbor. Mrs. Purcell. Mr. P u r­
cell was away and only her sister-in- 
law, Mrs. John  Massilon and myself 
were present besides the children. The 
conversation quite naturally turned to 
the high cost  of living and kindred 
topics. Mrs. Purcell  in a bu rs t  of 
outspokenness quite unusual with her, 
declared: “I think the wife of a man 
who is earning a good salary is to be 
envied! Even if the wreekly or m o n th ­
ly stripend is not so very large, you 
know what you can depend on and 
can calculate accordingly.” (I should 
have explained to the reader that

Mr. Purcell  conducts a small grocery 
and meat market.)

"I am sure" she went on to say, 
" that my husband works harder and 
more hours than he would be ex­
pected to if he wrere in the employ 
of some one else. And with rent and 
hired help to pay and all the o ther 
necessary running expenses, it some­
times seems as if there  isn’t much 
left as a re turn  for his own time and 
investment.

"F o r  the first five years after  we 
were married Mr. Purcell  worked for 
a large wdiolesale house, at a salary 
that certainly was none too large 
considering the value of his services 
to the firm. By being very careful 
and ecnomical we managed to save 
something right along, and we lived 
very comfortably. And there was this 
about it, .after w.e put by so much in 
the bank each month, we felt we could 
use the rest, to as good advantage as 
possible of course, but without com­
punction of conscience or a feeling 
that maybe we are going broke.

“As we are situated now,” Mrs. 
Purcell continued, "when business is 
dull I feel that I can’t use any more 
money than is absolutely required for 
our plainest  needs, because very like­
ly we are not making expenses and 
are really living up our capital. W hen  
the business is active and flourishing,
I know that Charles needs all his 
ready means for enlarging his stock, 
putting  in new furniture and fixtures, 
and making improvement. If busi­
ness is poor, I am painfully scrimped. 
W hen  it is good I feel that  my hus­
band really ought to keep all the 
money tied up. So there you have 
it. I t  is far easier and simpler to 
manage on a salary.”

T hen  Mrs. John  Massilon spoke up: 
"Ethel,  why don’t you have Charles 
just  put you on an allowance? T h a t ’s 
the way John  alwrays has done with 
me—he hands me a check for just  so 
much every Saturday night. The  
system works out beautifully. I se t­
tle all my bills and John never bo th ­
ers a minute over the household ac­
counts.  I t ’s far p leasanter  for me 
than to be asking for a dollar for 
this and five dollars for tha t  and a 
ten for the o ther  thing. Sometimes 
if I ’m not so careful as I should be 
I have to have a little more, bu t  as a 
usual thing—”

Just then the telephone bell rang. 
The  sudden illness of her m other  
made it necessary for Mrs. John  to 
hasten home at once. After  she had 
gone Mrs. Purcell  resumed the con­
versation.

■‘Luella means all right, but she 
doesn’t understand. I really shouldn’t 
have brough t  up this subject in her 
presence, but ‘out  of the abundance

of the  hear t  the  m outh  speaketh.’ 
B ro ther  Jo h n  has a very ample in­
come and Luella doesn’t know what  it 
is to lack for anything. She thinks 
she does wonderfully well to manage 
on an allowance that  is fully twice 
all that I use for out entire living 
expenses, when there  are five in our 
family and only three in theirs.  She 
doesn’t realize that  when there  is 
little or no income the allowance m ust  
be decreased accordingly, else there 
will soon be a distressing shortage.  
My trouble  is not  in ge tt ing  money 
out of my husband—when he has it 
to spare. Charles is only too liberal. 
But an allowance doesn’t make money 
where there  isn’t any.”

Mrs. Purcell is right on this point. 
The  allowance system, excellent as it 
is in many respects and calculated to 
ease up on domestic friction in finan­
cial matters, is a method of distribu­
tion and expenditure, not a means of 
production. I t  saves a wife the 
humiliat ion of asking for money or 
the degradation  of sneaking it out of 
her husband’s pocket.  I t  enables her 
to plan her expenditures a little ac­
cording to her own preferences,  
economizing closely in some respects 
and indulging a trifle in others. She 
is not obliged to lay bare to her hus­
band’s possibly unsympathetic  and 
critical eyes just  how she spends every

cent th a t  passes th rough  her fingers. 
I t  may be conducive to his happiness 
and peace of mind not to know all 
the details of the family expense ac­
count.

This  is about all that  can be said 
for the allowance system. A t most 
and at best  it does not strike at the 
root of the g reat  mass of matrimonial 
money troubles, which taken by and 
large may be summed up in these lew 
words: the average husband and 
father is utterly incapable of making 
as much m oney as the average fam ’ly 
wants  and feels it deserves and ought 
to have. The  spending capability is 
prone to m ount up much faster  than 
the income-producing capability. The  
w ants  increase far faster than the 
means to satisfy them.

A few men have the Midas touch. 
T hey  are born  money-makers.  T heir  
affairs prosper, their ventures tu rn  out 
successfully. Often they rise to posi­
t ions com m anding  princely salaries. 
As I before have remarked in these 
columns, it is noth ing especially to 
a m an ’s credit to have this endow­
m ent— it is not som ething for which 
he deserves praise or  honor;  but it 
is mighty  convenient to his women 
folks.

Now as to such cases as the Clark­
sons and the Purcells. W ould  their 
condition be improved if Mr. Clark-
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son were to heed his wife’s entreaties 
and go into  business for himself,  and 
Mr. Purcell  were  to  accede to the 
wishes of his life companion, close 
out his own little business and se­
cure some salaried position?

I doubt very much w hether  either 
household would be in the least bene- 
fitted by the changes suggested, and 
it is entirely possible that  both m ight 
lose disastrously.

Some men seem born  to work under 
a boss. T hey  can accomplish more 
and are far happier and m ore  con­
tended when employed by some other 
man than when t ry ing  to  work for 
themselves. Such have an instinctive 
aversion to taking risks and assum ­
ing responsibilit ies.  I  am inclined to 
think that Mr. Clarkson, a lthough a 
very exemplary man in every way, is 
of this  kind.

O th e r  men have a natural desire to 
be at the head of something, even if 
that  something is a very unpretentious 
little enterprise  yielding no great 
profit. T hey  like to “run their  own 
wagon.” Men of this la t te r  type have 
considerable  initiative and lack the 
adaptability  to fit themselves into  a 
system of someone else’s devising.

No wife can expect to make her 
husband over from one of these types 
into the other. Mrs. Clarkson very 
naturally imagines that  if her husband 
would go into  business for himself 
he soon would be making a t  least 
three  or four thousand a year instead 
of ninety or one hundred dollars per 
m onth  he now is drawing. T.he 
chances are that  he would do nothing 
of the kind. H e  would give up his 
present  position where  his abilities, 
such as they are, are recognized and 
appreciated, and launch his small bark 
upon untried and dangerous seas, pe r­
haps to lose his little all in the ven­
ture.

Mrs. Purcell  pictures to herself that 
if her husband only were working on 
a salary, their anxieties would be end­
ed. But they wouldn’t be. Mr. Pur-  
cell's independent spirit  would not  
readily submit to the dictation of a n ­
other  man. T here  would be a clash­
ing of wills and ere long  dismissal.

T he  real difficulty in both  these 
cases is tha t  frankly speaking, ne ith­
er Mr. Clarkson nor Mr. Purcell  is 
a money-maker.  N a tu re  has placed 
her limitations upon both, and a 
small income is all tha t  e ither can 
achieve. As has just  been shown, that 
income in e ither instance would very 
likely be diminished ra ther  than  aug­
m ented  by the changes these b right  
and well-meaning women propose.

W ith  these two families—with all 
snch families— there  is bound to be 
a great  discrepancy between what  

*fr they w ant  and what they can have.
I am sorry, but I can suggest no ade­
quate remedy. As to which is prefer­
able, a small salary or a business of 
one’s own. it reminds one of that 
old s tory  of the young m an  who was 
unable to decide which of two girl-: 
of his acquaintance he would like be t­
ter to marry.  H e  asked the advitc  
of a friend, who, while warily r e f r a in ­
ing from saying aught against either 
charmer,  made this sage predic tion: 
"W hichever  one of those girls you 
choose, you’ll wish yo u ’d m arried  the 
o ther .” Quillo.
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Plenty of Opportunities Right at 
Home.

W ritte n  fo r  th e  T rad esm an .
D istan t  pastures  look inviting.
T he  knobs and the  bare spots, the 

briars and stones and gnarled roots  
of pestiferous s tumps are scarcely 
visible from the remote  vantage- 
point. I t  is only when you walk over 
the pasture whose tem pting  greenery  
a llu red’ you tha t  its defects become 
known. W hen  you see of what sort 
the land is, it frequently  happens you 
do not  care for it at all.

Did you ever have any experience 
picking blackberries? If so, you per­
haps recall how much larger and finer 
the berries used to look just  ahead of 
you, o r  off to the right or  the left. 
As you picked the ripe, luscious fruit 
directly in f ront  of you, you were 
obsessed with the idea th a t  you were 
not ge tt ing  the choicest berries, and 
there was ever the inclination to move 
on and try  it somewhere  else.

T hese  we’l-known experiences,  
which m ight  be multiplied ad libitum, 
illustrate  a very ancient trick of the 
mind—the trick of gilding or glossing 
that which lies further away, and in­
vesting it with a seeming charm not 
possessed at all by objects round 
about us. W h en  we venture  a nearer  
approach we find that  material  ob­
jects,  though alluring when viewed 
from afar, are quite devoid of any un­
usual qualities. Like the insubstantial 
tints of the rainbow, the sheen has 
moved on ahead.

Truly,  distance doth lend her en­
chan tm ent;  and it takes a strong, pu r­
poseful will to be content  with one’s 
environment,  and stay in one place 
and make an enduring  success out of 
such materials as we have at hand. 
So many people are moving, shifting, 
try ing  this, that, or the o ther  thing. 
So many follow the ignis fatuus that 
oft bewitches,  but seldom enriches. 
And so many even of those who do 
not change vocations or seek new 
environm ents  are disposed to chafe 
and whine and wish for something 
different. Folks are grum bling be­
cause they th ink they haven’t got  a 
decent chance. If  th ings were differ­
ent;  if this and if th a t  and if it were 
not for som ething else. Thus are our 
ears forever assailed by the wailing 
of the discontented.

The tru th  is there are opportunities 
everywhere: and a long with the o p ­
portunit ies, disadvantages, drawbacks,

and things tha t  impede and pester 
and get on folks’ nerves. You can't  
find any localities where they’ve 
screened out untoward  things as you 
do flies and mosquitos in sum m er­
time. Every  town and city th ro u g h ­
out the land and every section of this 
wonderful America of ours is fairly 
teem ing with big, fat possibilities. 
Undiscovered, unclaimed, long-neg­
lected means and ways and sources 
of success, gain and prosperity lie 
thick as autumn leaves. You don’t 
have to hot-foot it from hither to 
yon to find the elements of success. 
No particular city or  section has a 
m onopoly on the long odds. You can 
find the raw materials  of prosperity 
r ight there  in your own town—if 
you’ve got a nose for such things; if 
you haven’t, journeyings far and jour- 
neyings oft will help very little, if any.

Some have staid on the farm and 
failed; o thers  have staid on the farm 
and gained a splendid competency. 
Some have gone to the city and made 
good; but o thers  have gone to the city 
and helped to swell the bread and hot 
soup line. Both village and big city 
s torekeepers fail; and both big city 
and village storekeepers prosper. 
Salespeople both in the large cities 
and in the small towns can, and do, 
get into ruts, become slovenly in 
physical appearance and mental hab­
its, and ultimately  fizz out. On the 
o ther  hand, salespeople who have it 
itt them to grow into real business- 
ge tte rs  and make themselves of more 
value to their employers, can grow 
in one place about as well as in a n ­
other.  Frank  Fenwick.

Never Quit.
“ In the old days doctors used to 

bleed patients for m ost of the dis­
eases.”

"T hey  still do, m y boy; they still 
do.”

Consider Carefully All Complaints. 
W ritte n  fo r th e  T rad esm an .

Where one customer complains about 
goods a dozen may be dissatisfied. The 
one who speaks may be the friend of 
the merchant who does so for the lat­
ter’s good and not because of his own 
trifling loss or annoyance. So, be wise, 
and give heed to every complaint, even 
although it come from a chronic fault­
finder. Others may refrain from mak­
ing complaint lest the pleasant relations 
between dealer and customer be marred. 
They are kind to themselves, but not 
to the dealer. They fear he will not 
take it in the spirit intended and are 
not brave enough to risk his displeasure, 
or they fear to be regarded as close, 
exacting, over-particular.

E. E. Whitney.
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STOVES and HARDWARE
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C ity.
T re a s u re r—W illiam  M oore, D e tro it.

Found the Job That Exactly Fitted  
Him.

I t  was a large establishment;  so 
there were various places into  which 
a new and harmless youth could be 
th ru s t  without c logging the machin­
ery. The store manager. J. L. Klep- 
tor, lived such a long distance away 
from the machinery that  it took a 
p re tty  big clog to reach his a t te n ­
tion: and the entire force was in 
cahoots to avoid a rousing him from 
his happy dreams.

But Charles Lovering, Esq., as he 
inscribed himself on his visiting cards 
— oh, he had them, in a genuine Ger­
man silver cardcase— tried their esprit 
de corps, which is French  for cahoots,  
from the minute he went in to bat.

Charles’ first innings were as a 
learner in miscellaneous, which is 
guaranteed to take the p nk gloss off 
the best  manicured fingernails that 
ever handled hardware. The  gloss 
began to go off Charles’ as per sched­
ule: but, about the same time, the 
polish went off the m anners  of Fred 
Backus, who was his immediate 
superior. Backus, ordinarily the kind­
est of souls, furnished an excellent 
imitation of the stage villian, when 
he hissed, in a desperate aside to 
young Lovering:

“ If you don 't  get yourself changed 
to another counter, I ’ll just  naturally 
kill you. Y ou’re not worth  storeroom 
unless you're  waiting on a woman.” 

On this hint, which he secretly ac­
knowledged to be as well founded as 
it was emphatic, young Lovering 
made haste to apply for a transfer  to 
the house furnishings. But Bill Mac­
Donald, who was decidedly a male 
of the species, looked him over sco rn ­
fully and remarked:

"Back to the junk for yours.  
Charles; the women like a m an .” 

T hat  being the second mortal  af­
front he had suffered in one day, 
Charles offered to lick Mr. Mac­
Donald for the cigars.

" I f  you'd said cigarettes ,” re torted 
MacDonald, "I m ight have imagined 
you had the ante. But you shouldn’t 
bluff too much Toddle a long now, 
and stop bothering  me.”

Charles, therefore, toddled along, 
choking down his wrath, until he 
reached the cutlery, where Mart 
T ruem an  was saddled with a rough­
neck on whom he had been sore for 
six months. The  lovely contrast  
Charles offered to the roughneck fas­
cinated T ruem an.

"All r ight.” he answered. ‘‘I ’ll take

you on here, if you can fix it for my 
assistant,  Scotty. I think he'd like 
another line of work, anyway.”

So Charles tackled the cutlery, 
which affords more frequent oppor­
tunities of meeting the ladies, and 
calls for graceful dem onstra t ions and 
courteous phrases when you do meet 
them. But it demands, also, a certain 
amount of virile vigor and backbone 
to handle rushes of business in a big 
store, with an accompanying readi­
ness to acquire grimy hands in the re ­
arrangem ent of displays. Of course, 
you can wash off the grime; and of 
course  Charles did wash it off—so 
frequently and so scrupulously that, 
what with his exclusive devotion to 
the stray women customers,  he made 
T ruem an as tired as he had made 
Backus.

"See here. Lovering ,” he said to his 
assistant,  “you a ren ’t a bad chump 
as chumps go here, but you jump for 
a woman like a trou t  for a fly: and 
you don 't  let go of her any quicker. 
Suppose you ask MacDonald, in the 
house furnishings,  to take you on.”

W hat d'd Charles do but go s tra ight 
to MacDonald.

"Tell you what I ’ll do with you," 
he offered. "I 'l l  fight you for a job 
in your department.  I ’ve wanted it 
myself, and everyone 1 work under 
tells me I ought to have it. If you 
think a fellow has to be a white hope 
to sell clothes wringers , why you can 
take it from me. any time or place 
you please, that I ’m supplied with all 
the hope needful in your line of the 
business.”

"If  my name was l le rod  and my 
trade was baby-k lling." MacDonald 
responded, “it’d be a real pleasure to 
take you up. But you don’t look right 
to convince a woman that  our clothes 
wringers  will digest W ilton  rugs 
when run by the smallest child.”

"W h at  do you want me to do, any­
way," asked Lovering, “wear a blue 
shirt and chew tobacco?"

" I t  wouldn’t do you a bit of h a rm ,” 
MacDonald rejoined. "You're too 
darned dainty for this business, as T 
see you. Maybe you can get fixed in 
the sporting goods.”

He landed that.  But it was merely 
a store joke. They put Charles to 
work oiling guns and caring for the 
thousand odd and often heavy jobs 
that are incidental to a complete  
sport ing  line; and the full blooded 
patrons whom he happened to wait 
on treated him with disdain.

Have you ever noticed that  a ha rd­
ware store may go the even tenor  of 
its way for m onths and y'ears, and 
then all of a sudden break loose with 
trouble?

Forth,  from his lair in the private 
office the manager, Mr. Kleptor,  be-
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gan to rage, averring  th a t  nobody 
in the place cared a hoo t  in Hades 
what became of the business so long 
as they all drew their salaries.

T hen  heads began to fall—little, im ­
p or tan t  heads, of precisely the u n ­
noticed variety  that made Charles 
shiver for his own. Almost before 
he knew it he was in trouble himself. 
F o r  the first time in weeks, a bevy 
of girls intruded into the sporting 
department,  seeking hockey sticks. 
Like a bee to flowers, all else fo rgo t­
ten, Charles winged his eager way 
to those pretty  girls; and he sold*them 
hocky st icks to a fare-you-well.  He  
escorted them joyfully to the door: 
urged them to call again, soon, and 
was blessed with a private tip from 
the tall blonde that  she would bring 
her dear Papa in for a complete  golf 
equipment.  In the highest heaven of 
joy, Charles re turned to his depar t ­
ment,  to find his chief overwhelmed 
with a rush of am ateur  Gridleys to 
the guns and only waiting for them  
to depart  to say to him: “Lovering, 
the Big Noise has been blat t ing  all 
around the shop about  the ro t ten  busi­
ness this store has done for the past 
four years. And now you fly the coop 
the minute you spot a split skirt. I ’m 
not going to loose my job for any 
petticoat chaser around here N on 
quit."

Charles Lovering, Esq., suffered the 
pangs of despair and humiliation u n ­
til 5:30 p. m., when all. except Mr. 
Kleptor, were accustonied to go 
home. Of late, the m anager  had tak­
en to burning the evening gas. lone­
ly in Irs private office.

There ,  with the calmness of one 
who has no th ing  to lose and all to 
gain, he announced:

"I have just  been discharged fo- 
selling seven hockey sticks to seven 
girls who came into  buy two. I ’ve 
been here a year, and I ’ve been dum p­
ed in every department because I can 
sell to women and I don’t care so 
much to sell to men. I ’ve tried every 
trip to get into the house furnishings 
and Mr. MacDonald hasn’t any use 
for me. Now, it appears to me to be 
fool business to let out the only man 
here who knows how to sell to w o m ­
en."

"W h a t  do you know about house 
furnishings?” asked Mr. Kleptor, with 
a glance like a gimlet.

"Jus t  as much as I knew' about mis­
cellaneous hardware ,  cutlery and 
sporting goods when 1 was t ran s fe r ­
red to every one of them. And I nev­
er lost a sale when it was a woman 
who came to my counter. You can 
ask Backus, T ruem an  and Holt who 
has just  tired me.” '

On Thursday, Charles received no­
tice of his t ransfer  to MacDonald s 
department.  T here  w’as a sales slip 
system in operation th roughout the 
store and by the t ime a year had gone 
by, w'h;le changes went on in a way 
that was re-organizing  the whole force, 
Charles Lovering, Esq., still held on. 
W h at  was more, he was summoned 
to talk with Mr. Kleptor, who said to 
h im :

"I  expect to release Mr. MacDonald 
this week, and I want you to take 
charge of the house furnishings.  My 
advice to you is to play your depar t ­

m ent for all there is in it. T here  may 
be more in it for you than  you can 
perceive just  at present.’’

Charles, in his element, took that 
sound and sensible advice.

"T he  analysis, of the business," said 
the store m anager  a year later, “show's 
that the only departm ent which has 
made a conspicuous advance is yours;  
and tha t  advance is considered re ­
markable. I think, after all the 
changes I have made, that this store 
requires closer a ttention  to the buy­
ing than I have been able to give 
it; yet I can’t afford to devote myself 
wholly to that end of the work. I 
propose to make you store manager, 
acting for a time strictly under my 
direction. I hope to find you broad­
ening with your new responsibili ties.” 

W hich was som ething Charles Lov- 
e r ’ng, Esq., who had recently found 
one woman to concentra te  on, speed­
ily and effectively did.— C. Phillips in 
Philadelphia-Made H ardw are .

Popularity and the Credit System. 
W ritte n  fo r th e  T rad esm an .

The popular m erchan t  is the one 
w'ho gran ts  credit to all applicants: 
who does not annoy debtors  with 
statements,  reminders  or  requests to 
pay: who carefully conceals any anx­
iety he may feel about deferred pay­
ment of account:  who appears just  
as glad to meet delinquent debtors 
as he is the cash custom ers;  who is 
as ready to part  with goods for p ro m ­
ises as for money.

The  popular m erchan t  is the one 
who goes without recreation, com ­
forts and luxuries which his debtors  
indulge in: whose profits are mostly 
tied up in book accounts:  whose m on­
ey which should be on hand to meet 
current  bills is in reality loaned but 
without interest,  without  security and 
without definite date of payment.

T h e  popular m erchant  is the one 
who has his nose on the grindstone 
all the time: w h o  works on his ac­
counts while the deb to rs  which such 
accounts  represent  are engaged in 
social festivities, being enterta ined, 
lounging, resting, reading, pleasure­
seeking, care free: who carries the 
burdens of m any others  with but fewr 
thanks: who m ust meet his own obli­
gations on time w hether  o thers  do 
the same with him or not;  who keeps 
his stock replenished so as not to 
disappoint those  who many times 
disappoint him; *who in fact lives to 
please, to accommodate  and to sup­
ply all the needs of his customers 
without regard  to the privations,  the 
hardships,  the ex tra  labor o r  the in­
just ice to himself.

Let such a one ask for money due 
him: let him insist on se t t lement of 
accounts;  let him demand fulfillment 
of promises: let him treat coolly those 
who have proven unreliable: let him 
refuse any credit or  addit ional credit, 
and he soon becomes the unpopular 
merchant. He is insulted to his face; 
he is upbraided like a culprit:  he is 
s landered : a t tem pts  are made to di­
vert the trade of good customers;  
debtors at once go elsewhere to trade 
and pay' cash. All this and more 
in re turn  for his kindness,  his help­
fulness, his accommodation, his fav­
ors.

If you do not wish to become em ­

bittered; if you do not wish to lose 
faith in your fellows; if you do not 
wish to become hard-hearted, aus­
tere, unfriendly'; if you do not wish 
to lose health and happiness, fail in 
business o r  live as if y o u  were pov­
erty-stricken or enslaved; if you do 
not wish to become an unpopular 
merchant, then beware of credit busi­
ness. , E. E. W hitney.

Flashlights on Advertising Matters. 
W ritte n  fo r th e  T radesm an .

Every once in a while I hear of 
somebody who doesn’t believe in ad­
vertising.

In the Southland there are pulpit 
pounding provincials, of African line­
age, who believe the sun moves around 
the earth once in twenty-four hours.

I t ’s queer what s trange ideas find 
lodgement in the human mind!

Of course  the m an who says he 
doesn’t believe in advertis ing belongs 
to a disappearing brotherhood.

M erchandis’ng  can’t get on without 
advertis ing any more than plants can 
live without sunlight or moisture.

In the last analysis there  never was 
a merchant who didn't act upon the 
assumption (consciously o r  uncon­
sciously') that it pays to advertise.

Of course  there  are some forms of 
m odern publicity so-called that you 
and I don’t believe in: but that isn’t 
equivalent to saying that we don’t be­
lieve in advertising.

Slip-shod and inexpert advertis ing 
doesn’t pay, of course; and never did. 
But more and more m erchan ts  are 
getting  away from that  sort of a d ­
vertising.

This  is an  age of high grade, scien­
tific, credible publicity.

Business men are ge tt ing  down to 
fundamentals in telling the public 
about their  facilities for supplying 
merchandise.

Old-fashioned buncombe and m ere­
ly picturesque talk is fast disappear­
ing from the advertis ing columns of 
our papers.

The  sort  of advertisement that car­
ries conviction and produces results  
in paying quantities is built out of 
selling talk.

Instead of ge tt ing  off smart things 
—clever, pretty', catchy words and 
phrases—the advertis ing-man gets 
down to elementals.

H e  introduces a special—gives il­
lustration, price, and tells why it’s a 
bona fide bargain at the price.

As you read the announcement you 
are not impressed that  the advert is­
ing-man is doing som ething spectac­
ular.

He talks in his advertisement much 
as a good salesman speaks in the 
s to r e ; he doesn’t shout at you in 
enorm ous black-face type.

And he doesn’t act as if lie thought 
you were from Kankamosa. Arkansas,  
and don’t know.

Believability' is the big th ing  in 
present-day' advertising.

Fraiik Fenwick.

Your employes are not human steam 
engines. Don’t expect them to do 
the impossible, but encourage them 
to do the utmost  of which they are  
capable.

MwrOiiestoi tie Best 
Buy

Deans
They arc Best

Just That!
TfieWilliams Bros. Co.

S I Z E S  of Detroit A U *
G R O C ER S
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G rand  Council o f M ichigan U. C. T . 
G rand  C ounselo r—E. a . W elch, K a la ­

mazoo.
P a s t  G rand  C ounselor—Jo h n  Q. A dam s, 

B a ttle  C reek.
G rand  Ju n io r  C ounselor—M. S. B row n, 

Saginaw .
G rand  S e c re ta ry —F red  C. R ich te r , 

T rav e rs e  City.
G ran d  T re a s u re r—J . C. W itliff, P o r t  

H uron .
G ran d  C onductor—W . S. L aw ton . 

G rand  R apids. .
G rand  P ag e—F. J . M outier, D e tro it. 
G rand  S en tin e l—Jo h n  A. H ach , J r .,  

C oldw ater. .  _ ,
G rand  C h ap lain—T. J .  H an lon , J a c k -

S°G rand  E x ecu tiv e  C om m ittee—Jo h n  D. 
M artin , G rand  R ap id s; A ngus G. M c- 
E ach ro n , D e tro it;  J a m e s  E . B u rtle ss , 
M aro u e tte ; L. P . T hom pk ins, Jack so n .

N e x t G rand  Council M eeting—Saginaw , 
J u n e  12 an d  13.

Michigan Division T . P. A. 
P re s id e n t—F red  H . Locke.
F ir s t  V ice -P re s id en t—C. M. E m erson . 
Second V ic e -P re s id en t—H. C. C orne-

T re a s u re r—Clyde E.litis .
S e c re ta ry  an d

Brow n. _ _  _  . TB oard of D irec to rs—Elias. E. Y ork. .1. 
W. P u tn am . A. B. A llport, D. G. M e- 
I a ren , W . E. C row ell, W a l te r  H. B rooks. 
W . A. H a tch e r.

Gabby Gleanings From Grand Rapids.
G rand Rapids, Jan. 12—L ast S a tu r­

day was the tw en tie th  anniversary  of 
the  m arriage of Mr. and M rs. F. 
E ugene Sco tt and, for a long tim e 
they had been p lanning on inviting a 
few of their friends, betak ing  them ­
selves to  a suitable spot and there 
fittingly  celebrate the occasion, bu t 
a fte r Gene becam e physically d is­
abled in the auto  wreck, they though t 
it best to  forego th is pleasure. But 
some of their fr ien d s , not to be non­
plussed by so triv ial a th ing  as the 
sm ashing of a few ribs and o ther 
m inor injuries, en tered  in to  a con­
spiracy to  carry  out the plans o r die 
in the a ttem pt. T hev accordingly hied 
them selves to  the hom e of M r. and 
M rs. R. A. W aite, 104 Q uigley avenue, 
at whose dom iciliary re trea t the bride 
and groom  of tw enty  years had been 
previously invited to  spend a quiet 
evening. W hen  Gene and his bride 
stepped into the house they  were com ­
pletely surprised  to  find a dozen or 
m ore of their U. C. T. b ro thers , their 
wives and o th er friends assem bled 
to  g reet them . F o r once Gene was 
speechless and even M rs. Sco tt found 
speech difficult. A fter congratu la tions 
had been passed out, the com pany en­
gaged them selves in a eam e of p ro ­
gressive five hundred, a t which^ the 
follow ing prizes w ere w on: L adies— 
first, Miss V irg in ia  T hom pson; sec­
ond, M rs. A. F. R ockw ell: consola­
tion, M rs. J. I. W ern e tte . M en’s—first, 
Pete A nderson : second Bill Saw yer: 
consolation, W alte r S. L aw ton. All 
partook  of some dainty and palatable 
■refreshments, afte r which, ju s t to  
show th a t their respective auricular 
o rgans had not been jo stled  out of 
position, the villians began to  show er 
china upon the  bride and groom , in 
the form  of such useful articles as a 
set of H aviland china, hand decorated  
china, salt and pepper shakes and 
o th e r th ings too  num erous to  m en­
tion. A fter th is was over and M rs. Scott 
had thanked the friends for th is un- 
exnected kindness fGene was speech­
less), the  com pany w as favored w ith 
tw o p re tty  piano duets rendered  by 
Miss G atha Sco tt and M rs. R. A. 
W aite. T he  en tire  com pany then  
united in singing popular songs and 
broke aw ay ju s t in tim e to  catch th at

s tree t car th a t is nam ed a fte r  a wise 
old bird th a t sits in the oaks and 
sees th ings a t night.

W e wish to  urge o u r new m em bers 
to  send o r  phone us item s about them ­
selves. Some of our o lder m em bers 
are  ge ttin g  tired  of being  in the lim e­
ligh t so m uch, but we m ust have 
som eth ing  to  fill up space with. T hen, 
too, if we keep the  same nam es in 
p rin t all the time, folks will begin to  
th ink  we are a clique or close corpo­
ra tion  which, in fact, is the fa rth est 
from  our thought. Now, in o rd er to  
m ake this your page and everybody’s 
page—which it is in fact—it is nec­
essary  for som e of you m em bers to  
send us in a few item s. Also some of 
the old ones w ho never m ake th em ­
selves known. As we have told you 
before, all source of inform ation  is 
kept in the  s tric te st confidence and 
you needn’t be bashful about telling  
us about yourselves. L e t us hear 
from  you and give these  old “g rad s” 
a rest. I t  is your fault if th is page is 
not cosm opolitan.

T he dance com m ittee m et last Sa t­
urday afternoon  and transac ted  m uch 
im portan t business. F inal a rran g e- 
m ents-w ere m ade fo r the special dance 
to  be given in St. Cecilia hall Jan . 31. 
Now’ it is up to  vou who have been 
calling for a little  ex tra  fine p a rty  to  
come across w ith your do llar and buy 
a ticket. T he com m ittee lias been 
to  ex tra  expense for the hall, music, 
refreshm ents, program m es, etc., and 
need your support. T he dance is 
going to  be both  form al and inform al 
and a good tim e is assured. T he com ­
m ittee will call on you to  buy a ticket 
during  the com ing week and it is up 
to  you to  do your p a rt tow ard  m ak­
ing it a financial as well as a social 
success.

N. H. Hazeltine  (H ir th .  Krause & 
Co.) has re turned from a two w eek’s 
trip through the East.  O n  his trip he 
visited his parents  in Arlington, 
Mass., where he ate  turkey and cele­
brated the hokday festivities. Then 
he visited the shoe factories at Lynn 
and Boston and New York. H e  re ­
ports prospects for business in the 
E as t  good and re tu rns  fully rested up 
and ready for his year’s work.

Any person o r persons desiring  
valuable lessons in high finance w ould 
do well to  consult W allie W endell. 
T h a t he can qualify as an efficient in ­
s tru c to r is evidenced by the fact 
th a t on a recent trip  to  D e tro it he 
took from  his grip  a leg of tu rkey  and 
a bottle  of beer and appeased his ap­
petite, thereby  saving his house con­
siderable m oney by n o t patron izing  
the high priced d ining car. A lso we 
are told he w on $1.60 in a gam e of 
“ rhom e” (rum .)

M iss G atha Scott, d augh ter of Mr. 
and M rs. F. Eugene Scott, has the 
d istinction  of being the  only lady 
engineering  studen t in the g raduating  
class of the G rand R apids high school. 
H e r popularity  in a class of over 200 
studen ts is show n by her recen t elec­
tion as S ecretary  of h e r class. Con­
gratu la tions, M iss Gatha.

W e would suggest to our good 
friend, H e rm an  Anderson, that  the 
next time he desires to shoot a cat 
and then try  to palm it off for a rabbit  
that he cut off its tail. T h is  will make 
the similarity a little more complete  
and the fa rm er might  not so easily 
recognize the cat. W e  understand, 
however, tha t  H erm an  has decided to 
give up hunting  rabbits and hereafte r

will find his diversion a t  fishing near 
Pentwater .

D. B. Kelly, Presiden t  of the Cad­
illac Chair Co., is in the city a t tend­
ing  the  furniture  show. Mr. Kelly is 
a jolly n-ood fellow and enjoys a good 
cigar and a good joke as well as the 
next  one.

Say, b ro ther, did you receive one 
of those  re tu rn  posta l cards th a t says 
on it “A ssessm ent No 120 (first as­
sessm ent for 1914)?” W ell, if you 
didn’t ge t one, you can do so by 
applying to  the S ecretary  B ut in any 
case, th a t tw o dollars m ust be paid 
by Feb. 5. Due w arning.

W hile in K alam azoo last week, 
som e of our th ea te r loving U. C. T. 
boys a ttended  a play en titled  “N ever 
again .” T ru e  to  their nam es, they  
disbanded the fo llow ing day for w ant 
of sufficient funds, w ent in to  a  sta te  
of inocuous desuetude (w hatever th at 
is) and H pw ard  R utka, H a rry  M c­
In ty re , VV. S. L aw ton  and D. L. R ob­
bins had the h eart break ing  experi­
ence of w itnessing  the heroes and 
heroines of the previous n igh t w eep­
ing and sobbing and im ploring  aid 
w ith which to  get ou t of town.

John  D. Martin  (Cadillac Chair Co.) 
is putting  in his time attend ing  the 
furniture  show. H is  display is on the 
second floor of the Keeler  building. 
He  says the num ber of arrival to 
date is about norm al and prospects 
for business good.

T he Jolly  T w elve Five H undred  
Club m et w ith M rs. R. J. E llw anger, 
602 Frank lin  street, las t T hursday  
afternoon . R efreshm ents w ere serv­
ed and prizes aw arded as follow s: 
F irs t prize, M rs. P e te  A nderson, sec­
ond, M rs. C. W . H a ll; consolation, 
M rs. H . D. H ydorn .

J. R. Plank, Presiden t  J. R. Plank 
Flexible Shaft  Co., has ju s t  complet­
ed a fine home on Jefferson avenue, 
just  north  of Hall  street.

O ra  Hayden, who two years  ago 
traveled for the W o rd en  Grocer Co., 
s ta r ted  out the first of the year as 
traveling salesman for the same house 
in their N o r th e rn  terr i tory.

All those  w ho have no t ye t done 
so are  k indly requested  to  re tu rn  their 
unsettled  for dance ticke ts to  II. W. 
H arw ood, 1488 L ake D rive, or, b e tte r  
still, b rin g  them  to  the  nex t dance, 
S aturday  n ight, Jan . 17, as the  com ­
m ittee  is desirous of g e ttin g  in all un­
settled  fo r tickets in o rd e r to  close 
the books.

T he  Cody Hote l  will be headquar­
ters  for the Retail Grocers and Gen­
eral  M erchan ts’ convention to be held 
in Grand Rapids about the middle of 
February.

1L W . H arw ood  has becom e so en­
thused  over the  M ade in G rand R ap­
ids E xposition  th a t he sa t up one night 
last .\eek  in a South Bend ho tel until 
2:30 a. m. discussing  the  p ro jec t w ith 
som e friends.

Are you ge tt ing  ypur mind fixed 
on tha t  next regular  dance to be given 
b -  U. C. T . Council, No. 131, Sa tur­
day evening, Jan. 17, a t  H erald  hall? 
Tf not,  you had be t te r  do so as we 
are going to have some party . Tul-  
ler 's o rches tra  and dainty re fresh ­
ments.

T om  S tap le ton  (C adillac C hair Co.,1 
whose hom e is in D e tro it and w ho 
has been confined to  the  house w ith 
pneum onia, is g e ttin g  b e tte r  and ex­
pects to  be in the G rand R apids fu r­
n itu re  m ark e t in a few days.

I t  is reported  tha t  the Pere  M ar­
quette  Railroad Company con tem ­
plates pu tting  on ano ther  a fternoon 
train on the Pen tw a te r  division in the 
near future.

M rs. H ow ard  D am on and little  
daughter, Nell Jane, of Mt. P leasan t, 
are v isiting  a t the  hom e of M r. and 
M rs. W . J.  B arker, 520 Cass avenue.

J. H a rtg e r, w ho fo r some tim e has 
conducted a  g rocery  s to re  a t 716 
W ealthy  street, has sold his stock to  
W m . Boss.

Maurice Steenman, form er city 
salesman for Roy Baker, of this city, 
will cover the N o r th e rn  te r r i to ry  for 
the ensuing year  for the  V oig t  Mill­
ing Co.

After  s topping at the Riverview

H otel, W aterv liet, fo r several days, 
a close observer inform s us th a t there  
is no b e tte r  w aitress on earth  than  
Miss A gnes Shively. F o r convincing 
proof, ask Kelly.

T he s tew ards fo r the G rand C ircuit 
m eeting  w ere here M onday, T uesday  
and W ednesday  and, because of the 
fact thait the  Cody w as filled w ith 
fu rn itu re  buyers, L and lo rd  Peck en­
tertained  them  a t his home.

W . R. T hom pson, 261 Cass avenue, 
has charge of the Judd  building d u r­
ing the fu rn itu re  show. H e rep o rts  
th a t all the space is taken  and busi­
ness p rospects rosy.

Bro. M onroe grew  an- inch last 
week—six and one-half inches of space 
now.- M ore appreciative readers. Jaw  
still better.

But, we m iss Guy P fander, F ran k  
Ganiard, F red  R ich te r and U ra  D on­
ald. T oo  m uch holiday possibly. O r 
m aybe they  have jo ined the strike 
b reakers o r gone to  Mexico.

G eorge C lark (P u tn am  C andy Co.) 
Petoskeyed  Sunday. An old habit.

Im por tan t  nlaces: H erald  Hall  and 
St. Cecilia Hall.

Im p o rtan t dates: Jan . 17 and Jan. 
31.

G rand R apids K now s How.
Please send us y our item s—thanks.
H om e address: 1422 W ealthy . C iti­

zens Phone, 34384.
Allen F. Rockwell

Preliminary Arrangem ents for Grand 
Rapids Convention.

P o rt H uron , Jan . 13—T he tim e is 
approach ing  fast for the  convention 
of the R etail G rocers and General 
M erchan ts’ A ssociation, w hich will 
be held a t Grand R apids Feb. 24, 25 
and 26, and the local com m ittee are 
a lready  busy m aking the necessary  
a rrangem en ts. T he p rogram m e will 
be published shortly  and include such 
speakers as H. W . Schwab, P residen t 
of the N ational R etail G rocers’ A s­
sociation ; Jo h n  A. Green, Secretary  
of the N ational R etail G rocers’ A s­
sociation, and F red  M ason, of the 
Shredded W h ea t Co.; also o th ers of 
N ational and S ta te  repu tation . T he 
different associations are electing 
their delegates and m erchants from  
un-affiliated tow ns will be largely  rep­
resented.

T he follow ing m erchan ts have m ade 
application fo r m em bership  and will 
be p resen t a t the convention:

S W . H ubert, H ighland.
B. J. L iedel, M aybee.
F ran k  R athsburg , Im lay  City.
N. B. Sayles, F rankfo rt.
M. H . F rederick , F ran k fo rt.
V. L. Pullm an, F ran k fo rt.
C. L. Fosdick, Fennville.
M. P. Com pton, Leslie.
G undry & Son, G rand Blanc.
L. M. K inney, B angor.
F. W . T itus, G rant.
W . W . O strom , N o rth  Adam s.
M ark S. Johnson , K alkaska.
F. P. V an Buren, W illiam ston.
A rgus M cD ougall, Germ fask.
Geo. Hi. Nelson, W hitehall.
M. C. O sborn , LeR oy.
Judson  & H aw kins, C layton.
D ay & Putnam , Goodrich.
W . R. Pursel, F ro n tier.
H . W . Pegg, M orenci.
H . D. Kelly, Lyons.
Jam es Reid, E m m ett.
A lbert Schassberger, M aybee.
E. W . Fenner, M artin .
H ead q u arte rs  will be a t the H otel 

Cody and the convention  will be held 
a t the C ity hall in the council cham ­
bers. J. T . Percival, Sec’y.

T rea t  your  wholesaler as you would 
have him t rea t  you, if not because it 
is right, then because it will pay. Be 
honest with him even when he is not  
watching.

HOTEL CODY
EU R O PE A N

G R A N D  R A PID S, M ICH. 

Best Beds That Money Can Buy
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New sy N uggets From  the Celery City.
Kalamazoo, Jan. 13— Eugene A. 

Welch, of Kalamazoo, is present Grand 
Counselor of Michigan. Mr. W elch is 
one of the best known travelers in the 
United States and very much interested 
in all traveling men. He was elected 
Grand Counselor at the last State con­
vention of the order, which was held in 
Grand Rapids, and is making a splendid 
officer. H e has asked the 'Senior Coun­
selor of each council in Michigan to 
hold a special meeting on the last Sat­
urday of this month, as requested by

Eugene A. W elch.

Supreme Counselor Duval. It  is ex­
pected that fifteen thousand members 
will be taken into the U. C. T. on that 
night—something no other fraternal or­
ganization has ever attempted.

Through some unaccountable force 
of circumstances the news of the visit 
of the stork to the home of Glenn W. 
Stannard did not reach the office of the 
Secretary until last night. This news 
explains what Brother Stannard stated 
on the train yesterday morning with 
regard to the youngster and which we 
thought had reference to his former 
child. Congratulations just the same 
from all the boys, Glenn, and we under­
stand this means another man on the 
road in the course of a few years. The 
newcomer made himself known in this 
world on Christmas Day and as the 
little girl put i t:  “I t ’s too bad he came 
just on Christmas, for he will have to 
have his birthday and Christmas pres­
ents together.”

The stork has also made his appear­
ance in the home of Lewis Cook, who 
travels out of Kalamazoo for Armour 
& Co. A fifteen pound boy has ap­
peared and you could hardly get near 
enough to Lou to shout congratulations. 
All he could say in reply was, “Some 
boy th a t !”

J. J. Potts has opened a retail candy 
store at the corner of West and North 
Streets and will also conduct his road 
work, with this location as his head­
quarters, selling both at retail and 
wholesale.

Saturday morning J. W. Bischoff, 
with the local branch of the Worden 
Grocer Co., took the car at his home on 
the way to the office. His grip came 
open just  as he reached the platform 
and as he stooped to close it, the car 
struck a sharp angle of the track as it 
was hurrying to make up lost time, 
and Brother Bischoff was thrown to 
the ground backwards, receiving the 
force of the fall on his back. We called 
in the afternoon and found him on a 
bed of pillows and he states that so far 
they could only tell that he had a badly 
wrenched back. As Brother Bischoff 
weighs in the neighborhood of 200 
pounds, he was very fortunate that no 
bones were broken. I t  was necessary 
to assist him to his home, but he is 
trying to make the best of it and will 
get out again just  as soon as it is pos­
sible to safely travel.

F. H. Bowen, local manager of Lee

& Cady, is in Detroit the first of this 
week on business.

The condition of Elmer Mills, of 
Battle Creek Council, does not im­
prove and it is necessary to have the 
services of the physician twice a day 
now. Just what complications have set 
in is impossible to determne at the pres­
ent.

Saturday night Kalamazoo Council 
held a short business meeting and elect­
ed to membership Glenn E. W arren, 
522 Pearl street, representing the Rum- 
ley Products Co., of L aPorte  Ind., and 
Carl B. Ely, 604 W est Ransom street, 
representing the Heit Miller Lau Candy 
Co of Fort Wayne, Ind. These can­
didates will be initiated with the class 
on the last Saturday of the month, 
Jan. 31.

A fter the business session was closed, 
the orchestra appeared and the members 
of the baseball team, with Newton Root 
as chairman, gave the best party that 
has been given this season by the Kala­
mazoo Council, United Commercial 
Travelers of America. There were over 
fifty couples in attendance and the ca­
pacity of the floor was taxed to its u t­
most during every dance.

Now in regard to the special meet­
ing on Jan. 31, it is expected that the 
United Commercial Travelers all over 
the United States are going to hold 
special meetings on this particular night 
to initiate candidates into the order and 
they expect thousands to receive their 
degrees in this special effort. There 
are several applications yet in the hands 
of the members who did not appear last 
Saturday night. According to a special 
dispensation from the Grand Council of 
Michigan, we will be enabled to accept 
these applications on the night of infla­
tion, elect and initiate the same evening. 
This is a special privilege and should 
he taken advantage of by every travel­
ing man who wishes to get his insurance 
quickly. Bring in all of the applica­
tions that you have signed and let us 
use them that night. R. S. Hopkins.^

The Poor Innocents.
Little  A nna  was visiting the city 

for the first time. She had noticed 
the beautiful red and white swan- 
boats as they passed th rough  the park 
in the morning, and her aunt  had 
promised th a t  after the shopping was 
done they should come back and 
have a ride.

E arly  in the a f te rnoon  they re tu rn ­
ed and stood on the bridge over the 
lagoon, watching the boats below and 
lis tening to the cry of the barker  as 
he tried to induce the passers-by to 
patronize his swan-boats .

A nna  clutched her aun t’s hand 
t ’ghtly  as she moved tow ards  the 
landing, and declared vehemently 
tha t  she did not w ant  to go. H e r  
aunt was puzzled until  she noticed 
the boa tm an’s call:

“ Come one, come all! Ride clear 
around the pond. Only  five cents for 
ladies and gents—children thrown 
in!”

Practical Enough.
Mr. Blake entered his office ra ther  

wearily one sum m er’s morning, and 
in response to a cheery good-m orning 
from his par tner  he grouchily replied: 

“ I certainly had a shock last night.  
A young  fellow telegraphed me he 
had m arried  my youngest daughter  
a t  G ran t’s Rock.”

“ Heavens!” re turned his partner.  
“W ell the only th ing  you can hope 
for now is tha t  he m ay turn  out to be
a practical business man------ ”

“Oh,” in te rrupted  the fond parent, 
“ I guess he’s practical enough. H e  
sent his message ‘Collect.’ ”

The Gripsack Brigade.
Dry Goods Econom ist: E. A. Stowe, 

publisher of the Michigan Tradesman, 
Grand Rapids, has a great failing for 
poetry of all kinds, especially that 
which is written by traveling men. Any 
traveling man who is under the im­
pression that he can write poetry will 
greatly oblige Mr. Stowe by submitting 
his efforts to him.

George A. Olney, said to be the old­
est traveling man in the United States, 
has formally “quit the road,” afte r a 
service of fifty-eight years. His home 
is in Brooklyn, but to celebrate his re­
tirement he was given a banquet Mon­
day night by Kansas City traveling men. 
Mr. Olney is 79 years old.

M. W innie, who has represented the 
American Candy Co., of Milwaukee, 
for years in the State of Michigan, call­
ing on the retail and wholesale confec­
tioners, will hereafter represent the 
same firm, calling on the m anufactur­
ing and wholesale trade in the States 
of Michigan, Ohio, Indiana, Pennsyl­
vania and New York.

Hillsdale—Henry E. Jacox, the form ­
er Jackson traveling man who was 
charged with obtaining $100 from  Lape 
Brothers, of this city, on a worthless 
check, was saved from prison by mem­
bers of the U. C. T., who made good 
the sum. He was placed on probation 
for three years by Judge Chester, who 
stipulated that he could not leave the 
State without permission.

Saginaw—Norman H. Slade, a well 
known resident of Saginaw for many 
years, died recently of shock following 
an operation. He had not been in good 
health for the past year, but was not 
confined to his home, 707 Millard street, 
until about two weeks ago. He went 
to the hospital Thursday and was able 
to be up and around there, his condition 
not being considered serious. The op­
eration was apparently successful and 
he came out from under the anaesthetic, 
but was unable to stand the shock in 
his weakened physical condition. He 
was born in Alstead, New Hampshire, 
April 17, 1849, and was the oldest son 
of Horace T. Slade, who was an old 
resident of this city. The family moved 
to Saginaw in 1869, and he has since 
made his home here. He was m arried 
in this city about thirty-five years ago 
to Miss Sarah Bradley who died Feb­
ruary 11, 1913, less than a year ago. 
H is occupation was that of a traveling 
salesman, and as such he was one of 
the most widely known in Saginaw and 
Michigan. He was a prominent mem­
ber of Saginaw lodge No. 47, B. P. O. 
E., and was active in its affairs. He 
was of a very generous and cheerful 
disposition, and had a large host of 
friends. H e leaves one son, Leigh W. 
Slade, at hom e; three brothers and one 
sister, Edwin R. Slade, Slater, M o .; 
George W . Slade, D etroit; Mrs. Me­
dalla Slade Frazer, D etro it; and Lewis 
C. Slade, Saginaw.

T he com pany co nstructing  the New 
Pantlind  H o te l is in som ething of a 
quandary  as to  w hat to  do in regard  
to  a landlord. I t  has been planned 
from  the beginning th a t J. Boyd 
Pantlind  should becom e land lord  of 
the hotel, but up to  th is tim e Mr. 
Pan tlind  has n o t seen fit to  accept 
any p roposition  m ade him o r consider

the m atte r a t all seriously. H e takes 
the g round th at he has his hands full 
w ith his o th er hotel and th a t he is 
loath  a t his age to  assum e an obliga­
tion th a t m ight im pair his fortune- 
T he hotel com pany offered him the 
Pantlind  H o te l p roper on a s tra ig h t 
lease for ten years a t $130,000 a year. 
T h is is a t the  ra te  of $250 per room 
per year, w hereas in m any cities 
landlords pay a t the ra te  of $300 per 
room  and the taxes and insurance in 
addition. T he proposition  of the ho­
tel com pany contem plates the pay­
m ent of the taxes and insurance and 
repairs by the ow ner of the building. 
An income of $130,000 from  the hotel 
proper, and about $40,000 from  the 
ren ta l of the sto res fro n tin g  on M on­
roe avenue would aggregate  a to tal 
revenue of $170,000 a year, which 
would be sufficient to  pay the in terest 
on the bonds, 6 per cent, on the p re ­
ferred  stock, 6 per cent on the com ­
mon stock, pay the taxes, insurance 
and repairs and leave $10,000 a year 
to  create  a sinking fund. T here  is a 
feeling on the p a rt of several of the 
d irec to rs th at a younger m an than 
Mr. Pan tlind  would, perhaps, be p ref­
erable and it is not a t all unlikely 
that the d irectors m ay conclude to 
operate the hotel them selves under 
the direction of a m anager w ho will 
be paid a salary. No definite action, 
however, will be taken until F eb ruary  
1, when Mr. Pantlind  is to  give the 
hotel com pany a final answer.

In  1909 the estab lishm ents in the 
glucose and sta rch  industry  in the 
U nited  S ta tes gave em ploym ent to 
m ore than  5,000 persons and paid 
over $4,000,000 in salaries and wages. 
Illno is was the m ost im portan t sta te  
in the industry  in th at year, followed 
by Iowa. New Jersey  and Indiana, in 
the o rd er named. Corn and potatoes 
are the m ost im portan t m aterials 
used in the m anufacture of glucose 
and  starch . T he am ount ot Corn 
used in 1909 was 40,009,088 bushels, 
and the am ount of po tatoes w as 3,510.- 
135 bushels. W heat flour is also an 
im portan t m aterial. T he quantity  and 
cost of arrow  roo t and o th er roo ts 
used as m aterial are com bined w ith 
that of wheat, the to ta l for these 
m ateria ls in 1909 am ounting  to 1,940.- 
000 pounds. Glucose was m anufac­
tured  in only four s ta tes and the 
value of the p roduct was nearly  $18,- 
000,000. T he starch  product was val­
ued a t a little  less.

Almost $2,000,000 more money was 
coined in the United States mint at 
Philadelphia during 1913 than during 
1912, most of the increase represen t­
ing the manufacture of the new buffa­
lo nickels. The coining of 1914 nick­
els has already begun, these coins 
being the only ones thus far o rdered  by 
the T reasu ry  Department.  Although 
m ore  money was coined last year 
than the year before, a g reat  many 
people failed to get hold of the in­
crease. Perhaps they had lost  their 
grip, for those who do that generally 
fail to  keep a firm grasp on coin.

T he  Grandfather Man is satisfied to 
do business the way his grandfa ther  
did it. He  will have to be satisfied 
with doing less of it.
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DRUGS*™ DRUGGISTS SUNDRIES
Vf £. £ .  i

M ic h ig a n  B o a rd  o f  P h a rm a c y . 
P re s id e n t—W ill E. Collins, Owosso. 
S e c re ta ry —E. T. Roden, B ay  City. 
T re a s u re r—E. E. F au lk n er, D elton. 
O th e r M em bers—Jo h n  J . C am pbell. 

P igeon ; C has. S'. Koon, M uskegon.
G rand  R ap ids M eeting  -N ovem ber 18. 

19 an d  20.
M ic h ig a n  S ta te  P h a rm a c e u tic a l A s s o c ia ­

t io n .
P re s id e n t—T>. G. T.ook, Lowell. 
V ice -P re s id en ts—E. E  M iller, T rav e rse  

C ity ; C. A. W eaver, D etro it.
S e c re ta ry —V on W  F u rn iss . N ashville. 
T re a s u re r—Ed. V arrium , Jonesv ille . 
E xecu tive  C om m ittee—D. D. A lton. 

F rem o n t; Ed. W . A ustin , M idland; C. 
S. Koon. M uskegon; R. W . C ochrane. 
K alam azoo : J a m e s  R obinson, L an s in g ; 
G ran t S tevens, D etro it.

M ic h ig a n  P h a rm a c e u tic a l T r a v e le rs ’ A s ­
s o c ia tio n .

P re s id e n t—Geo. H . H alp in . D etro it. 
S e c re ta ry -T rea s u re r—W . S. L aw ton , 

G rand  R apids. _______
G ra n d  R a p id s  D ru g  C lu b . 

P re s id e n t—W m . C. K irch g essn e r. 
V ic e -P re s id en t—E. D. De L a  M ater. 
S e c re ta ry  an d  T re a s u re r—W m . H. 

T ibbs.
E x ecu tiv e  C om m ittee—W m . Q uigley, 

C h airm an ; H en ry  R iechel, T heron  Forbes.

T he D ru g g ists’ N ational H om e.
At a recen t m eeting  of the  tru stees 

of the D ru g g ists’ N ational H om e at 
Palm yra, W is., it was decided th a t 
a fee of $5 to  jo in  and $1 a year be 
asked from  every druggist, and th at a 
general effort be m ade to  induce d ru g ­
gists to becom e m em bers of the 
H om e A ssociation. A com m ittee of 
th ree—of w hich J. J. K earney, of 
Chicago, is the chairm an—was ap ­
pointed to  b ring  about the financing 
of the H om e, and to  b ring  the m atter 
before the N ational W holesale  D rug­
g is ts ’ A ssociation a t the annual m eet­
ing of th at body a t Jacksonville, Fla., 
last m onth. T hanksg iv ing  Day was 
appointed  for a T hanksg iv ing  dona­
tion from  all the d rugg ists of the 
country .

A num ber of changes w ere sug­
gested  in the regu lations of the 
Home, notably  th a t adm ission to  its 
privileges be regu lated  by the age of 
the applicant and the tim e he had 
been in the d rug  business, so as to 
give the m ost deserving the first op­
portunity .

B ut—the H om e needs m oney! Such 
an institu tion  as th is is planned to 
be, a real hom e for the aged and in­
firm druggist, requires co n stan t sup­
port, a dependable source of income. 
W ere  there  a sufficient num ber of 
w ealthy drugg ists who could see the 
advisability of jo in ing  to g eth e r to 
provide an endow m ent fund, the  in­
te re s t of which would serve to  pay 
the  bills for m aintenance, etc., the 
plans of the tru stees could be carried 
out in detail to  the inestim able benefit 
of w ornout d ruggists in all sections 
of the country.

A pparen tly  such an endow m ent 
from  such a source is not possible, a l­
though there  have been a num ber of 
very handsom e donations from  p ro m ­
inent firms. H ence the next and m ost

natu ra l step is to secure the support 
of the d rugg ists of the coun try  as a 
body.

If every d rugg ist in the country  
would pay a t one tim e the sm all sum 
of $5 and every drug clerk the sum 
of $1, the H om e would be placed on 
a self-supporting , se lf-respecting  bas­
is. There should be no necessity  for 
this constan t appeal for funds to  m eet 
already contracted  liabilities.

The H om e is your in stitu tio n —you 
are at liberty  to  v isit it and utilize 
its decided advantages. I t  is not a 
m oney-m aking in stitu tion , but a haven 
for the men of our c raft w ho have 
labored long and earnestly  for the 
com m on weal. By su p porting  the 
H om e you are doing your p a rt 
to  provide for those who have 
fallen by the w ayside th rough  age or 
illness o r infirm ity. T o  p araphrase  a 
fam ous saying, “T here  but fo r the 
m ercy of God lie I ”—and no one of 
us know s when he m ay be glad to  
have such a veritab le  haven to  which 
to  turn.

Life Registration for Pharmacists.
T he announcem ent th a t the O hio 

Pharm aceutical A ssociation has be­
gun a S tate-w ide cam paign for a law 
providing th a t pharm acists shall be 
reg is te red  for life, instead  of for th ree  
years, as at p resent, again b rings to  
the fron t the debatable question  of 
the necessity  for re -reg istra tion . L aw ­
yers and doctors, having once quali­
fied to  practice th e ir chosen callings, 
are not th ereafte r com pelled to  do 
any th in g  to  p ro tec t their p rerogative  
except to  be honest and s tra ig h tfo r­
ward in the practice of th e ir p ro fes­
sions. P harm acists, on the o ther 
hand, no t only m ust re -reg ister, but 
they  m ust pay fees, a t least in some 
of the s ta tes (in O hio $2) for the 
privilege.

T h ere  are a rgum en ts in favor of 
re -reg istra tio n  of pharm acists th a t do 
not apply to the m ajo rity  and which 
are well known. T he sam e argum en ts 
would apply in even g rea ter degree 
to law yers and physicians. W ith o u t 
a t this tim e passing  upon the main 
question as to  w hether all th ree  p ro ­
fessions ought o r ought not to  re -reg ­
is te r at sta ted  in tervals, it seems, 
nevertheless, to  be adding insult to 
injury, th at pharm acists in addition 
to  being forced to  re-reg ister, should 
have to  pay for so doing.

M any board  officials have claimed 
w ith considerable degree of reason 
th a t re -reg istra tio n  m ade it easier to 
keep track  of pharm acists, and for 
board m em bers to  detect the fraudu­
lent use of certificates of reg is tra tion . 
T o  th is ex ten t, perhaps, re -reg istra ­
tion has som eth ing  to  com m end it,

bu t why should pharm acists be tax ­
ed to support boards of pharm acy? 
L aw yers are no t com pelled to  pay 
fees to  support the courts, doctors 
are not required  to  pay the cost of 
boards of health  o r exam ining boards, 
and this d iscrim ination  against p h a r­
m acists is plainly on a level w ith class 
legislation. T he license fees of one 
kind o r an o th e r the pharm acist is 
com pelled to  m eet constitu te  an o n e r­
ous burden, and th a t one exacted from  
him for re -reg istra tio n  is practically  
the penalty  he pays for being allowed 
to  practice  an honorable  profession. 
In  Ohio, as in o th er states, there  
seem s to  be need of a read justm en t of 
the re la tion  of pharm acists to  the 
G overnm ent.— P harm aceutical E ra.

W hat Some Michigan Cities Are 
Doing.

W ritte n  fo r th e  T rad esm an .
T he R etail M erchan ts’ B oard  of 

Jackson  has adopted  a business p o l­
icy, which is substan tia lly  as follow s: 
"N o t to  ad v ert’se in any publications 
except daily and w eekly p ap ers; not 
to  buy tickets at any place of busi­
ness for suppers o r dances; not to  
m ake donations o r subscrip tions to  
any society o r for any pu rpose not 
given a card of so licitation .”

T he annual banquet of the H olland 
B usiness M en’s A ssociation  will he 
held Jan . 26.

A nn A rbor claim s to  have m ore 
than  its share of tram p s and hoboes, 
and its w arm , com fortab le  jail, w ith 
th ree  m eals a  day, is well patronized . 
T he city is build ing  up a very  popular 
w in ter resort.

T he W hite  Cloud B oard of T rade  
has adopted  an in itiation  fee of $1 and 
yearly  dues of $4. New officers are: 
P residen t, G eorge B lass; V ice-P resi­
dent, L. W . F u ller; Secretary , C. E. 
M orris; T reasu re r, G. L. R osenberg .

T he new dam  and e lectric  pow er 
p lan t a t Gladwin are in com m ission. 
Gladwin is lighted  w ith forty-seven 
lam ps and the com pany is p reparing  
to  ex tend  lines into ru ral d istric ts.

T he m unicipal affairs com m ittee of 
the K alam azoo Com m ercial Club is 
a rran g in g  fo r a series of free Sunday 
concerts for the people during  the 
w inter.

R esidents of C om stock, G alesburg 
and A ugusta are no t pleased w ith the 
holiday gift p resen ted  them  by the 
M. U. T . com pany of h igher rates, 
which doubles the fares to  K alam a­
zoo. C om stock people are especially 
indignant and claim  th a t the village 
has been built up on the 5 cent ra te  
to  and from  the Celery City.

N early 300 studen ts are  enrolled  in 
the n igh t school a t F lin t. T he m e­
chanical d raw ing  class leads w ith 
fo rty -eigh t students.

A lpena hopes to  fo restall ano ther 
epidem ic of typhoid  fever and m em ­
bers of the B oard  of H ealth  will make 
a house to  house cam paign of educa­
tion. “ Boil the w a ter” is the slogan.

H illsdale, C oldw ater and o ther 
tow ns of S outhern  M ichigan, along 
the Lake Shore road, are  still talk ing  
electric  road and a line will p robably  
be built som e day provided the New 
Y ork C entra l people are no t as suc­
cessful as they  have been in Y ork 
S ta te  in qu ieting  th rea ten in g  com pe­
tition .

R etail lum ber dealers of the S ta te  
will m eet in B attle  Creek Feb. 2 and 
3 and the C ham ber of C om m erce has 
a rran g ed  for a v isit to  the  Postum  
plant, a banquet at the Sanitarium  
and o th er features.

T he S outhw estern  R etail H arn ess 
D ealers’ A ssociation will m eet in 
B attle  C reek Jan . 23.

C arnegie co n tribu tes $5,000 for 
building a public lib rary  at Newaygo. 
I t  will p robably  be located in B rooks 
Park and construction  w ork will lie- 
gin in the spring.

A new public d rink ing  fountain  was 
opened New Y ear’s day on Main 
street, E a to n  Rapids, by the  C om ­
m ercial Club. I t  is built of field 
stone in an  artis tic  m anner. T he 
flowing well supplies four taps and 
the fountain  is well lighted.

E pstein  & Carle, of Chicago, m ak­
ers of woollen skirts, are p lann ing  to 
open a b ranch  factory  a t Coldw ater.

T he M illion D ollar H a rb o r Club of 
L uding ton  is p lann ing  for a m onster 
celebration  Ju ly  3 and 4 w ith a w ater 
carnival as the leading feature. New 
officers of the club are; P residen t, 
W . L. M ercereau; V ice-P residen t, A. 
A. K eiser; Secretary , E . O. M cLean; 
T reasu rer, F. W . Hawley.

T he sem i-m onthly  pay day has been 
in effect in M arquette  for a sho rt 
tim e, and while there  is division of 
opinion on the subject it would ap­
pear th a t the  g rea te r  num ber of m er­
chan ts are in favor of the m onthly  
pay system  form erly  in vogue. T he 
am o u n t of savings a t som e banks has 
fallen off since the law w ent in to  ef­
fect and it is believed th a t m ost wage 
earners find it h a rd er to  lay up any 
m oney un d er the new system .

T he M arshall B oard  of C om m erce 
will hold no annual banquet th is year. 
A local paper says it w ill “cut out all 
such ex travagances and use the  m on­
ey in a m ore profitable way. T he 
evanescent en thusiasm  stirred  up at 
these feeds in the past has not w a r­
ran ted  the expense incurred .”

B attle  Creek is seeking w ays and 
m eans to  provide industria l courses 
in the public schools.

M uskegon will establish  its first 
m unicipal p layground  the  com ing 
sum m er.

A llegan voted dow n the  p roposi­
tion  to  bond fo r $15,000 fo r street, 
w a ter and  sew er im provem ents.

A new electric  light system  is being 
installed  a t P e rrin to n .

G round has been broken ' a t Sparta  
for a new  foundry  building.

T he  M ichigan T ru n k  L ine H ig h ­
way A ssociation  will m eet in Bay 
C ity Jan . 22.

C alhoun C ounty’s annual L incoln 
Club banquet will be held at E lk ’s 
Tem ple, B attle  Creek, Feb. 12.

A w in ter C hautauqua and farm ers ' 
in stitu te  will be held in Ion ia  Fell. 
17, 18 and  19.

L ansing ’s red le tte r  event, the Zach 
C handler banquet, w ill be held Jan. 
30.

Greenville has secured a new m anu­
factu ring  industry , th e  W olverine  F ix ­
tu re  Co., a w ood w ork ing  concern.

A lm ond Griffen.

A stitch in time beats two in the 
side. , A

1
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W HOLESALE DRUG PRICE CURRENT
Acids

A cetic  ................. . 6 @ 8
B oric  ................... 10 @ 15
C arbolic  ........... 17 @ 22
C itric  ................. 60 @ 67
M u ria tic  ............. . 1%@ 5
N itric  ................... 5%@ 10
O xalic ................. . 13 @ 16
S u lphuric  ........... . 1%@ 5
T a r t a r i c ............. . 38 @ 45

A m m onia
W ate r , 26 deg. . .  6%@ 10
W a te r , 18 deg. . .  4%@ 8
W a te r  14 deg. . . .  3%@ 6
C arb o n ate  ......... . 13 @ 16
C hloride ............ , 12 @ 15

B alsam s
C o p a i b a ............. 75@1 00
F ir  (C an ad a ) . . 1 75@2 00
F ir  (O regon) ___ 40® 50
P e r u ..................... . .2  25@2 50
f o lu  ..................... 1 00@1 25

Berries
C ubeb ..................... 65® 75
F ish  ......................... 15® 20
J u n ip e r  ..................... 7® 10
P rick ley  A sh  . . . @ 50

B arks
C assia  (o rd in a ry ) 25
C assia  (S aigon) 65® 75
E lm  (pow d. 25c) 25® 30
S a ssa fra s  (pow . 30c) @ 25
Soap C u t (pow d. •

2 6 c ....................... I 5 @ 20
E x tra c ts

L icorice  .................  24® 28
L icorice  pow dered  25® 30

Flowers
A rn ica  ...................  18® 25
C ham om ile  (G er.) 25® 35
C ham om ile  (R om .) 40® 00

G um s
A cacia, 1st ...........  40® 50
A cacia , 2nd ........... 35® 40
A cacia, 3d ................30@ 35
A caccia , S o rts  . . . .  @ 20
A cacia  P ow d ered  35(g) 40
Aloes (B arb . P ow ) 22(g) 25
A loes (C ape P ow ) 20(g 25
Aloes (Soc. Pow d.) 40<g 50
A safo e tid a  .............  75(gl 00
A safoe tida , Pow d.

P u r e .................  <g 75
U. S. P . Pow d. (g l 00

C am phor ...............  55(g 60
G uaiac  ...................  35(g) 40
G uaiac , P o w d ered  60® 60
K ino  .........................  ® 40
K ino, P o w d ered  . .  @ 4 5
M y rrh  .......................  @ 40
M yrrh , P ow d ered  . @ 60
O pium  ...............  7 25@7 50
O pium , Pow d. . .  8 75® 8 95 
O pium , G ran . . .  8 90® 9 10
Shellac  .................  28® 35
Shellac, B leached  30® 35
T ra g a c a n th  N o. 1 1 40® 1 50 
T ra g a c a n th , P ow  75® 85
T u rp en tin e  ........... 10® 15

L eaves
B uchu  ...................  1 85 @2 00
B uchu, Pow d. . .  2 00® 2 25
Sage, bu lk  ........... 18® 25
Sage, %s L oose. 20® 25 
Sage, P o w d e re d .. 25® 30
S enna , A l e x ...........45® 50
S enna, T in n ...........  15® 20
S enna , T inn , Pow . 20® 25 
U v a  U ral ..................10® 15

Oils
A lm onds, B itte r,

t ru e  ...............
A lm ond, B itte r ,

a r t i f i c i a l ...........
A lm onds, Sw eet,

t r u e  ...............
A lm ond, Sw eet.

Im ita tio n  . . . .  
A m ber, c ru d e  . . .  
A m ber, rectified
A nise  ...................
B e rg am o n t .........
C a jep u t .................
C ass ia  ...............
C as to r, bbls. an d

c a n s  ...........
C edar L e a f ...........
C itro n e lla  ...........
C lo v e s .................
C oeoanut .............
Cod L iv e r  ...........
C o tton  S eed  . . .  
C ro ton  ...................

6 00@6 50

@1 00

90@1 00

. 40® 50

. 25® 30
. 40® 50
2 25@2 50
7 60®8 00

75® 85
1 50@1 75

12)6® 15
@ 85
@ 71»

1 60® 1 75 
20® 25 

1 25 @1 50 
.. 80® 1 00 

0 1  00

C ubebs ...................  @4 50
E rig e ro n  ............... @2 50
E u c a ly p tu s  ......... 75® 85
H em lock, p u re  . .  @1 00
J u n ip e r  B errie s  . .  @1 25
J u n ip e r  W ood . .  40® 50
L ard , e x tra  ......... 85® 1 00
L ard , No. 1 ----- 75® 90
L av e n ’r  F lo w ers  4 50@5 00 
L avender, G arden  85@1 00 
L em on ............... 4 50@5 00
Linseed, boiled, bbl. @
L inseed, bid. less  55@ 60
Linseed, raw , bb ls  @ 51
L inseed , raw , less  54@ 59
M u sta rd , tru e  ..4  50®6 00 
M u sta rd , a r tif i 'l  2 75@3 00
N ea ts fo o t ........... 80@ 85
Olive, p u re  ......... 2 50@3 50
Olive, M alaga,

yellow  ........... 1 60@1 75
Olive, M alaga,

g reen  ........... 1 50® 1 65
O range, sw ee t . .4  75@5 00 
O rganum , p u re  1 25® 1 50 
O riganum , com 'l 50® 75
P en n y ro y a l ......... 2 25@2 50
P e p p e rm in t . . . .  4 00@4 25 
Rose, p u re  . . .  16 00@18 00
R osem ary  F low ers  90@1 00 
S andalw od, E . I. 6 25@6 50 
S a ssa fra s , tru e  80® 90
S a ssa fra s , a r tif i’l 45@ 50
S p e a rm in t ........... 5 50@6 00
Sperm  ................. 90®1 00
T a n sy  ................... 5 00® 5 50
T a r, U S P  ........... 30® 40
T u rp en tin e , bbls. @64% 
T u rp en tin e , less 58® 65
W in te rg reen , tru e  @5 00 
W in te rg reen , sw eet

b irch  ........... 2 00@2 25
W in te rg reen , a r t ’l 50® 60
W orm seed  ........... 3 50@4 00
W orm w ood . . . .  6 00 @6 60

D ig ita lis  .................
G en tian  .................
G inger ...................
G uaiac  ...................
G uaiac  A m m o n ...
Iodine .....................
Iodine, Colorless
Ipecac  ............. ..
Iron, clo...................
K ino .......................
M yrrh  .....................
N ux V om ica . . . .
Opium  .....................
O pium  C am ph. . .  
Opium , D eodorz’d 
R h u b arb  .................

Paints
L ead, red  d ry  7 @ 8
Lead, w h ite  d ry  7 ® ; 8
L ead, w h ite  oil 7 ® 8
O chre, yellow  bbl. 1 ® 1%
O chre, yellow  less 2 ® 5
P u t t y ......................... 2%@ 5
R ed V en etian  bbl. 1 @ 1% 
Red V en e t’n, less  2 @ 6
S haker, P re p a re d  1 40@1 60 
V erm illion, E ng. 90® 1 00 
V erm illion, A m er. 15® 20
W hiting , bbl........... 1® 1%
W h itin g  ..................... 2® 5

Insecticides
A rsen ic  ...................  6® 10
Blue V itro l, bbl. @ 6% 
Blue V itro l less  7® 10
B ordeaux  M ix P s t  8® 15
H ellebore, W h ite

pow dered  . . . .  15® 20
In se c t P o w d er . .  20® 35
L ead A rsen a te  . .  8® 16
Lim e &  S u lphu r

Solution, gal. 15® 25
P a r is  G reen  . . .  15% @ 20

Potassium
B icarb o n ate  . . . .  15® 18
B ich ro m ate  . . . .  13® 16
B rom ide ............... 45® 55
C arb o n ate  ......... 12® 15
C hlorate , x ta l and

pow dered  . . .  12@ 16
C h lo ra te , g ra n u la r  16® 20
C yanide .................  30® 40
Iodide .....................3 20®3 40
P e rm a n g a n a te  . .  15® 30
P ru ss ia te  yellow  30@ 35
P ru ss ia te , red  . .  50® 60
S u lp h a te  ............... 15® 20

Roots
A lk an et .................  15® 20
Blood, pow dered  20® 25 
C alam us ............... 35® 40
E lecam pane , pwd. 15® 20
G entian , powd. . .  12® 16
G inger, A frican ,

pow dered  . .  15® 20
G inger, J a m a ic a  22® 25 
G inger, Jam a ic a ,

pow dered  . . . .  22® 28
G oldenseal, pow d 6 50@7 00 
Ipecac, powd. . .  2 75@3 00
L icorice ............... 14® 16
Licorice, powd. 12® 15
O rris, pow dered  25 @ 30
Poke, pow dered  20® 25
R h u b arb  ........... 75@1 00
R hubarb , powd. 75@1 25 
R osinw eed, powd. 25® 30
S a rsap a rilla , H ond.

g ro u n d  ...........  @ 50
S a rsa p a r illa  M exican ,

g round  ...........  25® 30
Squills ...................  20® 35
S'quills, pow dered  40® 60
T um eric , powd. 12@ 15
V alerian , powd. 25® 30

Seeds
A nise ...................
A nise, pow dered
B ird, Is  .................
C an a ry  ...................
C araw ay  ...............
C ardam on  .........
C elery  ...................
C o rian d er .............
Dill .........................
F ennell ...................
F lax  .......................
f la x ,  g round  . . . .  
F oenugreek , pow.
H em p .........................
L obelia ...................
M u sta rd , yellow  
M usta rd , b lack  . 
M u sta rd , powd.
P oppy  ...................
Q uince ...............
R ape .....................
Sabad illa  ...............
S abad illa , powd.
Sunflow er ...........
W orm  A m erican  
W orm  L e v a n t . .

15® 20
22® 25
8® 10 
9® 12

12® 18 
75®2 00 
30® 35 
12® 18 
25® 30 

@ 30
4® 8
4® 8
6®  10 
5® 7

@ 50 
9® 12 
9@ 12

20® 25
15® 20
76®1 00 

6® 10 
25® 30 
35® 45

6@ 8 
15® 20
50@ 60

T in c tu res
A conite  .................
A loes .......................
A rn ica  ...................
A sa fo e tid a  ...........
B elladonna  ...........
B enzoin  .................
B enzoin  C om pound
B uchu  ...................
C an th a rad ie s  . .  .
C apsicum  .............
C ardam on  ...........
C ardam on , Comp.
C atechu  .................
C inchona  ...............
C olchicum  .............
Cubebe ................

M iscellaneous
A cetan a lid  ........... 30® 35
A lum  .......................  3® 5
A lum , pow dered  and

g ro u n d  ........... 5® 7
B ism uth , S u b n i­

t r a te  ............. 2 10@2 25
B orax  x ta l o r

pow dered  . . .  6® 12
C a n th a rad ie s  po. 2 25@2 50
Calom el ............... 1 20@1 30
C apsicum  .............  20® 25
C arm ine  ............... @3 50
C ass ia  B uds . . . .  @ 40
Cloves .................  SO® 36
C halk  P rep a re d  . .  6® 8% 
C halk  P re c ip ita te d  7® 10
C hloroform  ......... 38® 48
C hloral H y d ra te  1 00@1 16
C ocaine ........... 4 10@4 4.0
Cocoa B u tte r  . . . .  50® 60
C orks, lis t, less  70%
C opperas, bb ls ..............@
C opperas, less  . . .  2® 6
C opperas, Pow d. 4® 6
C orrosive Sublm . 1 05®1 10 
C ream  T a r t a r  . . .  30® 35
C u ttlebone  ........... 25® 3ai
D ex trin e  ...............  7® 10
D over's  P o w d e r 2 00@2 25 
E m ery , all Nos. 6® 10
E m ery , pow dered  5® 8
E psom  S alts , bbls @ 1% 
E psom  S a lts , le ss  2%@ o
E rg o t ...................  1 50®1 7a
E rg o t, pow dered  1 80®2 00
F lak e  W h ite  ......... 12® 15
F o rm aldehyde  lb. 10® 15
G am ble r ...............  6® 10
G elatine  ................. 35® 45
G lassw are, full case s  80% 
G lassw are, less 70 & 10%
G lauber Shits bbl. @ )
G lauber S a lts less  2® 5
Glue, brow n . . . .  11® 15
Glue, b row n  g rd  10® 15
Glue, w h ite  . . . . .  15® 25
Glue, w h ite g rd  15@ 20
G lycerine . . . . . .  23%@ 30
H ops ............... ___  50® 80
Indigo ............___  85@1 00
iod ine  .............____4 35®4 60
Iodoform  . . . . . . . . 5  40@5 60
Lead A ceta te ----- 12® 18
L ycopdium  . . . . .  55® 65
M ace ............... ___  80® 90
M ace, pow dered  90@1 00
M entho l ____ . . .  5 50@6 00
M ercury  ......... .........75® 85
M orphine a ll b rd  5 05@5 30
N ux V om ica @ 10
N ux  V om ica pow @ 15
P epper, b lack  pow  20® 25
P epper, w h ite  . .  30® 35 
P itch , B u rg u n d y  10® 15
Q u assia  .................  10® 15
Q uinine, a ll b rd s  . .25®36% 
R ochelle S a lts  . . .  23® SO
S acch a rin e  ......... 1 50@1 75
S a lt P e te r  ...........  7%@ 12
Seid lltz  M ix tu re  . .  20® 25 
Soap, g reen  . . . .  15® 20
Soap, m o tt cas tile  10® 16
Soap, w h ite  cas tile

case  ............... @6 25
Soap, w h ite  c as tile

less, p e r  b a r  @ 68
Soda A sh . .  ........... 1%@ 6
Soda B ica rb o n a te  1%@ 5
Soda, Sal ...............  1® 4
S p ir its  C am p h o r . .  ®  75
S u lp h u r roll . . . .  2%@ 6
S u lp h u r Subl.......... 2%@ 5
T a m a rin d s  ...........  10® 15
T a r t a r  E m e tic  . .  40® 50
T u rp en tin e  V enice  40® 50 
V an illa  E x t. pure 1 00@1 60 
W ito h  Hazel . . . .  66®1 00 
Zinc Sulphate . . .  7® 10

G rand  R apids. HAZELTINE & PERKINS DRUG CO.

Our Home—Corner Oakes and Commerce

To our C ustom ers for 1914: The year 1913 is now a m atter of history. 
W e have bidden adieu w ith  th an k s for all the  good th ings which were 
brought to  our custom ers and ourselves. We have made arrangem ents for a 
larger, more com prehensive and more successful business for the year 1914. 
There will be no changes in our trave ling  force and our sundry men, Mr. W. 
B. Dudley and Mr. Fred L. Raymond, will call upon you in the near future 
in the  in terest especially of druggists' sundries, stationery, books, sporting 
goods, e tc . Please reserve your orders for them  which when received by us 
w ill have our prom pt and careful a tten tion .

“AMERICAN BEAUTY” Display Case No. 412-one 
a \ .  of more than one hundred  m odels  of Show Case, 
Shelving and Display Fixtures designed by the Grand 
Rapids Show Case Company for displaying all kinds
o f goods, and adopted by the m ost progressive stores o f Am erica. 

G R A N D  RA PID S SH O W  CA SE CO., Grand Rapids, M ichigan
T h e  Largest Show  Case and S tore E quipm ent Plant in the  W orld 

Show  Rooms and Factories: N ew  Y ork . G rand Rapids, C hicago, Boston, Portland

Four Kinds of Coupon Books
are manufactured by ns and all sold on the same 
basis, irrespective of size, shape or denomination.
Free samples on application.

TRADESMAN COMPANY, Grand Rapids, Mich*

FOOTE & JENKS’ COLEMAN’S! ( B R A N D )

Terpeneiess Lemon and High class Vanilla
Insist on getting Coleman's Extracts from your jobbing grocer, or mail order direct to

FO O T E  & JE N K S, Jackson, Mich.
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GROCERY PRICE CURRENT 3__________ 4__________ 5
These quotations are carefully corrected weekly, within six  hours of mailing, 

and are intended to be correct at time of going to press. Prices, however, are 
liable to change at any time, and country merchants will have their orders filled 
at market prices at date of purchase.

A D V A N C E D D E C L IN E D

C a nned  A p p le s M eal
C a n n e d  P u m p k in W in g o ld  F lo u r
C a rb o n  O ils

Index to M arkets
By Columna

Col.
A

A m m onia .......................  J
Axle G rease  ...................  1

•
B aked  B ean s  . 
B a th  B rick  . . . .
B lu in g .................
B re ak fa s t Food
B room s .............
B ru sh es  .............
B u tte r  Color . .

1
1
1
1
1
1
1

C
C a n d le s .......................
C anned  Goods .........
C arbon  O ils .............
C a tsu p  .......................
C heese .........................
C hew ing  Gum  . . . .
C hicory  .....................
C hocolate  .................
C lo tnes L in es  ........
Cocoa .........................
C ocoanut .................
Coffee .........................
C onfections .............
C racked  W h e a t . . .
C rack e rs  ...................
C ream  T a r ta r  -----

O
D ried  F ru its  ...........

F
F arn iaceo u s  Goods 
F ish in g  T ack le  . . . .  
F lav o rin g  E x tra c ts  
F lou r an d  F eed  . . . .  
F ru it J a r s  ...............

Q
G elatine ...................
G rain B ag s .............

H

H id es  a n d  P e lts  . . .  
H o rse  R ad ish

J
Jelly .......................
Je lly  G lasses .........

M
M acaron i ...............
M apleine ...................
M eats , C anned  . . .
M ince M ea t ...........
M olasses ...................
M u sta rd  ...................

N
N u ts

G
O lives

Pickles ...........
P ip es  ...............
P lay in g  C ards
Potash ...........
P rov isions  . . .

1
1-2

2
2
3
3
3
3
3
3
3
3
4
5

3. 66

6

6
«
7
7
7

7

7
8 
8

8
8

8
8
9
8
8
8

4

8

8
8
8
8
8

R

Rolled Oats . . .
•

Salad Dressing
B alera tu s  .........
Sal Soda ..........
Salt .................
Balt Fish ........
Seeds ...............
Shoe Blacking
Snuff ................
Soap .................
Soda .................
Spices ...............
Starch ..............
S yrups  ...............

T
Table Sauces .
Tea ...................
Tobacco ..........
T w in e ..............

9
9

9
9
9
9
9

10
10
10
17
10
10
10
10

.....  10.....  10
11. IS, 13 
.........  18

V
Vinegar ....................... . .  13

W
Wicking ..................... It
Woodenware ............. u
Wrapping Paper . . . 14

Y
Y east C ake ............... . .  14

1
A M M O N IA

Doz.
12 oz. ovals  2 doz. box 75 

A X L E  G R EA SE  
F ra z e r’s.

lib . wood boxes, 4 doz. 3 00 
l ib . t in  boxes, 3 doz. 2 35 
3%Ib. tin  boxes, 2 doz. 4 25 
101b. pails, p e r  doz. ..6  00 
151b. pails , p e r  doz. . .7  20 
251b. pails, p e r doz. ..12  00 

B A K E D  B EAN S
No. 1, p e r doz.......... 45@ 90
No. 2, p e r doz.......... 75@1 40
No. 3, p e r doz. . ..85@ 1 75 

B A T H  B RICK  
E ng lish  .........................  95

B LU IN G
J e n n in g s ’.

C ondensed P e a rl B lu ing  
Sm all C P  B luing , doz. 45 
L arge  C P  B luing , doz. 75

B R E A K F A S T  FOODS
A petlzo. B iscu its  ......... 3 00
B ear Food, P e ttljo h n s  1 95 
C racked  W h ea t, 24-2 2 50
C ream  of W h ea t, 3fi-2 4 50 
C ream  of Rye, 24-2 . . . 3  00 
P o s ts  T o astie s , T.

No. 2  2 80
P o s ts  T o as tie s , T.

No. 3 ...........................  2 80
F arin o se , 24-2 ............  2 70
G rape  N u ts  ................. 2 70
G rape S u g a r F lak es  . .  2 50 
S u g a r Corn F la k e s  . .  2 50 
H a rd y  W h ea t Food . .  2 25 
P o s tm a ’s  D utch  Cook 2 75
H olland R u sk  ............... 3 00
K ellogg 's  T o asted  R ice

B iscu it .......................  3 30
K ellogg’s T o as ted  R ice

F lak es  .........................  2 80
K ellogg 's  T o as ted  W h ea t

B iscu it .......................  3 30
K elogg’s K ru m b les  . . . 3  30 
K rin k le  C orn F lak e  . .  1 75 
M ap l-W h ea t F lakes.

2 doz...............................  2 70
M ap l-W h ea t F lak es.

3 doz.............................. 2 80
M apl-C orn  F lak es  . . .  2 80 
M inn. W h ea t C ereal 3 75
A lg ra in  Food ............... 4 25
R alsto n  W h e a t Food 4 50 
R alsto n  W h t Food 10c 1 45 
Saxon W h e a t Food . .  2 6C 
Shred  W h ea t B iscu it 3 60
T riscu it, 18 ...................  1 £0
P lllsb u ry ’s B es t C er’l 4 25 
P o s t T a v e rn  Special . .2  80 
Q u ak er Puffed  R ice . .4  25 
Q u ak er Puffed  W h ea t 2 85 
Q u ak er B rk fs t B iscu it 1 90 
Q u ak er C orn F lak es  ..1  75
V ic to r C orn F la k e s  . . . 2  20 
W ash in g to n  C risps . . .1  85
W h ea t H e a r ts  ................1 90
W h ea te n a  .....................  4 50
E v ap o r’d S u g a r C orn 90

BROOMS
F an cy  P a rlo r , 25 lb. 4 00
P a rlo r , 4 S tring , 25 lb. 3 75 
S ta n d a rd  P a r lo r  23 lb. 3 25
Com m on, 23 lb ............... 3 00
Special, 23 lb ................... 2 50
W arehouse, 33 lb ...........4 00
C om m on W h i s k .............1 00
F an cy  W h isk  ................. 1 26

B R U SH E S
Scrub

Solid B ack, 8 In .............. .7 5
Solid B ack, 11 in ................. 95
P o in ted  E n d s  ...................  85

S tove
No. 3 .................................  90
No. 2 ................................. 1 25
No. 1 ................................. 1 76

Shoe
No. 3 .................................  1 00
N o. 7 ...............................  1.30
No. 4 ................................. 1 70
No. 3 ................................... 1 90

B U T T E R  COLOR 
D andelion , 26c size  . .  2 00 

C A N D L ES
P araffine, 6s  ...................  7%
P araffine, 12s ............... 8
W ick ing  ........................... 20

C A N N E D  GOODS 
Apples

S lb . S ta n d a rd s  . .  @ 9 0
Gallon ................. 2 85@3 00

B lack b erries
8 lb .......................... 1 50@i »0
S ta n d a rd  ga llons @5 00

2
Beans

B aked  ................... 8501  30
Red K idney  . . . . 8 5 0  95
S tr in g  ..................... 7001  15
W ax ....................... 7501  25

Blueberries
S ta n d a rd  ................. . . .  1 80
G allon ....................... . . .  7 25

Clams
L ittle  N eck, l ib . . ,  @1 00
L ittle  N eck, 21b. . .  @1 50

Clam Bouillon
B u rn h a m ’s  % p t .............2 25
B u rn h a m ’s  p ts ...................3 75
B u rn h a m ’s  q ts ...................7 50

Corn
F a ir  .......................  65@ 70
Good .....................  90@1 00
F an cy  .....................  @1 30

French Peas 
M onbadon (N a tu ra l)

p e r  doz..............................i  75
Gooseberries

No. 2, F a ir  ..........   .1 50
No. 2, F an cy  ................2 36

Hom iny
S ta n d a rd  .........................  gg

Lobster
14 lb .................................... 1 85
% lb .................................... 3 15

Mackerel
M ustard , l ib ....................... 1 80
M ustard , 21b......................2 80
Soused, l% ib ..................... l  60
Soused, 21b ......................2 75
T om ato , l i b ........................l  50
T om ato , 21b.........................2 80

Mushrooms
H o te ls  .....................  @ 15
B u tto n s , 14s .......  @ 14
B uttons , Is  .........  @ 26

Plums
P lu m s .................  9 0 0 1  35

Pears in Syrup 
No. 3 cans, p e r doz. . .1  50

Cove, l ib .  
Cove, 21b.

Peas
M a r r o w f a t ...........  90 0 1  00
E a rly  J u n e ---------  1 1 0 0 1  25
E a rly  J u n e  s if td  1 4501  55

Peaches
f i e  .........................  1 0001 25
No. 10 size can  pie @3 25

Pineapple
G ra ted  .................  1 7 5 0 2  10
Sliced ................... 9502  60

Pum pkin
F a ir  .............................  80
Good .............................  90
F an cy  .........................  l  00
G allon ...........................  2 40

R asp b errie s
S ta n d a rd  ...............  @

Salm on
W arren s , 1 lb . T a ll . .2 30 
W arren s , 1 !b. F la t  . .2  40 
Red A la sk a  . . . . 1  4 0 0 1  45 
Med R ed A la sk a  1 1501  30
P in k  A l a s k a ........... 0  90

S ard ines
D om estic  % s ...............3 50
D om estic  % M u sta rd  3 25 
D om estic, % M u sta rd  2 76
F ren ch , %s ...............  7014
F ren c h  H e ....................13023

S a u r  K ra u t
No. 3, c an s  ...................  90
No. 10, c an s  ..................2 40

S hrim ps
D unbar, 1st doz................l  30
D unbar, l% s  doz........... 2 35

S ucco tash
F a ir  ....................   90
Good ...............................  l  20
F an cy  ................... 1 2501  40

S traw b e rr lee
S ta n d a rd  .................  96
F a n c y  ...........................  2 25

T  om atoes
Good ............................... 1 05
F an cy  ...........................  1 35
No. 10 ............................  3 25

CARBON O ILS 
B arre ls

P e rfec tio n  ...........  010%
D. S. G asoline  . .  @17
G as M achine  . . .  @29.7
D eodor’d N a p ’a  . @16%
C ylinder .............  29 0 3 4 %
E n g in e  ................. 16 @22
B lack, w in te r  . .  8 @10

C A TSU P
S n id e r’s  p in ts  ...............  2 36
Snider’s K  p in ts .........1 SC

C H E E S E
Acm e ................... @18
B loom ingdale . . @18
C arson  C ity  . . . . @18%
H opk ins  ............... @18
B rick  ..................... @17%
L eiden  ................. @15
L im b u rg e r .......... @17%
P ineapp le  ........... 40 @60
E dam  ................... @85
Sap Sago ............. @18
Sw iss, dom estic @20

C H E W IN G  GUM
A dam s B lack  J a c k  . . . . 55
A dam s S ap p o ta  ........... . 55
B eem an’s P ep s in  ......... . 55
B eech n u t ....................... . 60
C hiclets ........................... 1 25
C olgan V iolet C hips . . 60
C olgan M in t C hips . . . . 60
D en ty n e  ......................... 1 10
F la g  S p ruce  ................. . 55
J u icy  F r u i t  ...................
R ed R obin  ................... . 55
S'en Sen ( J a r s  80 pkgs,

$2.20) ............................. . 55
S p ea rm in t, W rig leys 60
S p earm in t, 5 box ja r s 3 00
S p ea rm in t, 3 box ja r s 1 80
T ru n k  S p ruce  ............... . 55
Y u catan  ........................... . 55
Zeno ................................. 60

C H IC O R Y
B ulk  ................................. 5
R ed ................................... 7
E ag le  ............................. 5
F ra n c k ’s  ......................... 7
S ch eu er’s ..................... 6
Red S ta n d a rd s  ........... 1 60
W h ite  ............................... 1 60

C H O C O LA TE
W alte r  B a k e r  & Co.

G e rm an ’s  S w eet . . . . . 22
P rem iu m  ......................... . 32
C araca s  ........................... 28

W a lte r  M. L ow ney Co.
P rem iu m , % s .............. 29
P rem iu m , % s ............... . 29

C L O T H E S  L IN E
P e r doz.

No. 40 T w is ted  C otton 95
No. 50 T w is ted  C otton 1 30
No. 60 T w isted  C otton 1 70
No. 80 T w isted  C otton 2 00
No. 50 B ra ided  C otton 1 00
No. 60 B ra id ed  C otton 1 25
No. 60 B ra ided  C otton 1 85
No. 80 B ra ided  C otton 2 25
Nò. 50 S ash  Cord ____,1 75
No. 60 S ash  Cord . . . . .2 00
No. 60 J u te  .................. 90
No. 72 J u te  .....................1 00
No. 60 S isa l ..................... 90

G alvanized  W ire
No. 20, each  100ft. long 1 90
No. 19, each  100ft. long 2 10
No. 20, each  100ft. long  1 90
No. 19, each  100ft. long  2 10

COCOA
B ak e r’s ....................... . . .  37
C leveland ................... . . .  41
Colonial, %s ............. . . .  35
Colonial, %s ............. . . .  33
E p p s ............................. . . .  42
H e rsh ey 's , % s ......... . . .  30
H e rsh e y ’s, % s ......... . . .  28
H u y le r ......................... . . .  36
Low ney, %s .............
Low ney, % s ............. . . .  33
Low ney, %s ............. . . .  33
Low ney. 5 lb. cans  . . . .  33
V an  H o u ten , %s . . . . .  12
V an  H o u ten ,, % s . . . . .  18
V an  H o u ten , %s . . . . .  36
V an H o u ten , is  . . . . . .  65
W a n -E ta  ..................... . . .  36
W ebb ........................... . . .  33
W ilber, % s ............... . . .  33
W ilber, % s ............... . . .  32

C O C O A N U T
D u n h am ’s p e r lb.

%s, 51b. case  ........ . 30
Vjs, 51b. case  ........... . 29
%s, 151b. case  ........ . 29
%s, 151b. case  ........
Is , 151b. case  ..........

. 28

. 27
%s & %s 151b. case  28
Scalloped G em s . . . . . . .  10
%s & % s pa ils  ___. . . 1 6
Bulk, palls ................ . . .  14%
Bulk, barrels .......... . .  13%
B a k e r 's  B ra s il S h redded  
10 6c pkgs., p e r  c ase  2 60 
26 10c pkgs., p e r  case  2 60 
16 10c a n d  33 6c pkgs.,

p e r  case  .....................  2 (0
C O F F E E S  RO ASTED  

Rio
C om m on .........................  19
F a ir  .................................. 19%
Choice .............................. 20
F a n c y  .............................  21
P«»aberry .....................  23

S an to s
C om m on .........................  20
F a ir  .................................. 20%
C hoice ........................  21
F an cy  .............................. 23
P e a b e rry  .......................  23

M aracaibo
F a ir  .................................. 24
C hoice .........................  25

M exican
Choice ......................... 25
F a n c y  .............................  26

G u a tem ala
F a i r  .................................  25
F an cy  ................................ 28

J a v a
P r iv a te  G ro w th  . . . .2 6 0 3 0
M and llng  /,....................31036
A ukola  ........................ 20032

Mocha
S h o rt B ean  .............. 25027
L ong  B ean  ...................2 4 0  25
H . L. O. G................... 26028

Bogota
F a ir  .................................... 24
F an cy  ...............................  26
E x ch an g e  M ark e t, S teady  
Spot M arket, S tro n g  

P ack ag e
N ew  Y ork B asis

A rbuck le  ...................  20 50
Lion .............................  21 5u

M cLaughlin’s X X X X  
M cL au g h lin ’s  X X X X  sold 

to  re ta ile rs  only. M ail all 
o rd e rs  d ire c t to  W . F. 
M cL augh lan  & Co., C hicago 

Extracts
H olland , % g ro  boxes 95
Felix , % g ro ss  ............. 1 15
H u m m el’s  foil, % gro . 85 
H u m m el’s  tin , % g ro . 1 43

C O N F E C T IO N E R Y
S tick  C andy P a ils

H orehound  ................. . . .  8
S ta n d a rd  ..................... . . .  8
S ta n d a rd , sm all ____. . . 8 %
T w ist, sm all ............. . . .  9

Ju m b o  ...........................
C ases 

. . .  8
Jum bo , sm all ......... . . .  8%
B ig S tick  ..................... . . .  8%
B oston  C ream  ......... . . .1 3

Mixed C andy  
B roken  ....................... . . .  8
C am eo ......................... . . .1 2
C ut L oaf ....................... . . .  9
F an cy  ........................... . . . 10%
F ren ch  C ream . . .  9
G rocers ....................... . . . 6 %
K in d e rg a rte n  ............. . . .1 1
L ead e r ......................... . . . 8 %
M ajestic  ....................... . . .  9
M onarch  ..................... . . .  8%
N ovelty  ....................... . . .1 0
P a ris  C r e a m s ............. . . .1 0
P rem io  C ream s ___ ...1 4
R oyal ............................. . . .  7%
Special ......................... . .  8%
V alley C ream s ........ . ..1 2
X L  O ......................... . .  7

E x Lg. Va. Shelled 
P e a n u ts  ......... 10% @ 11

@50
.36038

@30
@50

P e c an  H a lv es  .
W aln u t H a lv es  
F ilbert M ea ts  . . .
A lican te  A lm onds 
J o rd a n  A lm onds 

P e a n u ts
F an cy  H  P  S uns R aw  @6%

R o as te d  .............  0 7 1 ?
II. P . Jum bo , R aw  0 s ■, 

R o asted  .................  @9$
CRA C K ED  W H E A T

B ulk  .......................  *1/
24 21b. pkgs. ..V .V.V.2 50 

C RA C K E R S
N a tio n a l B iscu it C ompany 

B ran d s
B u tta r

E xcels io r B u tte r s  ...^**8**  
NBC S q u are  B u tte r s  .*. «%
S eym our R ound ...........  g%

Soda
N BC Sodas ...................
P rem iu m  Sodas .........* 7^
S elect Sodas ............. 8%
S a ra to g a  F la k e s  . . . . . .  13
S a ltin e s  ............................

Oyster
N BC P icn ic  O y ste rs  . .  6%
Gem  O y sters  .............
Shell ..................................* 8

Sweet Goods
C ans a n d  boxes

A n im als .......................... 19
A tla n tie s  A lso A sstd . . 12 
A vena  F r u i t  C akes . . .  12 
B onnie Doon C o o k ies.. 10
B onnie L assie s  ...........  10
B rittle  F in g e rs  ...........  10

Specia lties
P ails

A uto  K isses  (b a s k e ts )  13 
B onnie  B u tte r  B ite s  ..1 6  
B u tte r  C ream  C orn ..16  
C andy  C ra ck e rs  (b s k t)  15
C aram el D ice ..................13
C ocoanut K ra u t ............14
C ocoanu t W affles  ..........14
Coco M acaroons ............16
Coffy T o f f y ........................14
D a in ty  M in ts  7 lb . t in  15
E m p ire  F u d g e  ................14
Fudge, P in eap p l j ...........13
Fudge, W a l n u t ............... 13
F udge , F ilb e r t .............18
F udge , Choco. P e a n u t 12 
F udge , H oney  M oon ..13  
Fudge, T o a s ted  C ocoa-

n u t .............................. 13
Fudge, C h e r r y ................. 14
F udge , C ocoanu t ...........13
H oneycom b C andy  . . . .  15
K o k a y s .............................. 14
Iced  M a r o o n s ....................14
Iced G em s .....................  16
Iced  O range  Je ll ie s  . ..1 3
Ita lia n  Bon B o n s ...........13
M anchus .......................  13
M olasses K isses, 10

lb . box ........................13
N u t B u tte r  P u f f s ...........13
Salted  P e a n u ts  ...........  13

C hocolates
P a lls

A sso rted  C hoc....................16
A m azon C aram els  . . . .1 6
C ham pion .......................  12
Choc. C hips, E u re k a  ..1 8
C lim ax ................................ 13
E clipse , A sso rted  ..........15
E u re k a  C hoco lates . . .1 6
F a v o rite  ............................ 16
Ideal C hoco lates ............13
K londike C hoco lates ..1 8
N abobs ..............................18
N ibble S tick s  ..................25
N u t W afe rs  ..............    18
O coro Choc. C aram els  17
P e a n u t C lu ste rs  ........... 22
P y ram id s  ..........................14
Q u in te tte  ............................ 16
R eg ina  ............................ 11
S ta r  C hoco lates ..............13
S u p erio r Choc, (lig h t)  18 

Pop C orn Goods 
W ith o u t p rizes.

C ra ck e r J a c k  ........... 3 25
G iggles, 5c pkg. cs. 3 60
Oh M y 100s ...............  3 60

Cough D rops

P u tn a m  M en th a l . . .  1 00
S m ith  B ros................... 1 25

N U TS—W hole
lbs.

A lm onds, T a rra g o n a  19 
A lm onds, C alifo rn ia

so ft shell ...........
B raz ils  ...................  14016
F ilb e r ts  .................  @13%
Cal. No. 1 ...........
W a ln u ts  so ft shell @19 

W a ln u ts , Chilli . .  @16
T ab le  n u ts , fa n cy  14016 
P ecan s , m ed ium  . .  @13
P ecan s , ex. la rg e  @15
H ick o ry  N u ts , p e r  bu .

Ohio .........................
Cocoanuts .................
C h es tn u ts , N ew  Y ork  

S ta te , p e r b u ...........

C am eo B iscu it Choc.
(can s) .......................... 26

C am eo B iscu it A sstd .
(can s) ............................ 26

C artw h ee ls  A ss td ........... 8%
C ecelia  B iscu it ...........  lb
C hoco late  B a r  (cons) 18
C hocolate D r o p s ...........17
C hocolate  D rop C en­

te r s  .............................. 1#
Choc. H oney  F in g e rs ,  lb 
Ctxoe. R o se tte s  (c an s) 2«
o ra o iu ie u  . . . . . . . . . . . .  i i
v,ucuiuiut t a l l y  b a r  . . 1* 
v^ucoauui itx'ops . • • • • •  * -
vui;ud.iiui M acaroons . . i s  
v̂ocuul M oney F in g e rs  12 
o o c u i H o n ey  Ju m b le s  12 
w ouee C ak es  ic e d  . . .  12 
E v en tid e  L in g ers  . . . .  16
fa m ily  C ookies .............  8%
Fig  C akes  A sstd . . . . .  12
F ro sted  C ream s ...........  8%
F ro sted  G inger C ookies 8% 
F ru it  L u n ch  Iced  . . . .  16 
G inger G em s P la in  . . . .  8% 
G inger G em s Iced  . . . .  9% 
G rah am  C rack e rs  . . . .  8 
G inger S n ap s  F am ily  . .  8% 
G inger S n ap s  N BC

R ound  ...........................  8
H ousehold  C ookies . . . . 8  
H ouseho ld  Cks. Iced . .  9
H ippodrom e B a r ......... 12
H oney  Ju m b le s  ........... 12
Im p e ria ls  .......................... 8%
Ju b ile e  M ixed .............  10
L ad y  F in g e rs  Sponge . .30 
L eap  Y ear Ju m b le s  . .  18 
L em on B iscu it S q u a re  8%
L em on W afers  ...........  17
L em ona .........   8%
M ace C akes  ...................  t
M ary  A nn  ...................... 8%
M arshm allow  Cfe. Ck. 18 
M arshm allow  W a ln u ts  IS
M e d o r a ............... ................ t
M ottled  S q u a re s  . . . .  18 
N BC H oney  C akes . . .  12 
o a tm e a l C ra ck e rs  . . . .  6
O range  G em s ...............  8%
F enny  A sso rted  .............  8%
F e a n u t G em s .................  8
F lneapp le  C akes  .........  18
R aisin  G em s .................  11
R everes A ss td ....................16
Spiced G inger C ak es  . .  8 
Spiced G inger C ak es

Iced ........................   18
S u g a r F in g e rs  .............  12
S u g a r C rim p ...................  8%
S u ltan a  F ru i t  B iscu it 16
T riu m p h  C a k e s .............16
V anilla  W a fe rs  ...........  17
W averley  .......................  10

In -e r-S ea l T rad e  M ark 
Goode

p e r doz.
B aro n e t B iscu it ........... 81 uO
B rem n ers  B tr  W afs. 1 oft
C am eo B iscu it ........... 1 50
C heese Sandw ich  . . . .  1 00> 
C hoco late  W a fe rs  . . .  1 00' 
S x ce ls lo r B u tte r s  . . . .  1 O0>
F ig  N ew to n  ...................  1 0«'
F iv e  O ’c lo c k  T e a  B eet. 1 Aft 
G in g er S n a p s  N B C  . .  1 68
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G rah am  C rack e rs  R ed
L ab e l 10c s ize  ........... 1 00

L em on S n ap s  ...............  50
O y ste re tte s  ...................  50
P rem iu m  Sodas ........... 1 00
R oyal T o a s t ................. 1 00
S a ra to g a  F la k e s  ......... 1 50
Social T e a  B iscu it . .  1 00 
S. S. B u tte r  C rack e rs  1 50
U n eeda  B iscu it ........... 50
U n eed a  G inger W afe r  1 00
V an illa  W afe rs  ........... 1 00
W a te r  T h in  B iscu it . .  1 00 
Zu Zu G inger S naps  . .  50
Z w ieback  .......................  1 00

Other Package Goods 
R arn u m ’s A nim als . .  50
C hocolate  T okens ----- 2 50
B u tte r  C rack e rs  NBC 

F am ily  P a c k ag e  ••• 2 50 
Soda C rack e rs  NBC 

F a m ily  P a c k ag e  • • • 2
F ru it  C ak e  ................... 3

In  Special T in  Packages 
p e r  doz.

F e s tin o  ...........................  2 50
N abisco  25c ...................2 50
N abisco , 10c ........ 1 0 °

In  bulk , p e r  tin
N ab isco  ...........................  J JSj
F e s tin o  ........ • • • • • ! • • •  J
B en t’s W a te r  C rack ers  1 40

C R E A M  T A R T A R
B arre ls  o r d ru m s ......... 33
B oxes .................................
S q u are  C ans ................... 3”
F a n c y  C addies ...............  41

D R IE D  F R U IT S  
Apples

E v ap o r’ed, C hoice b u lk  09 
E vapor’ed, F a n c y  pkg. 

Apricots
O slifo rn la  ...............  13 @15

Citron
C orsican  .....................  i0

Currants
im p o rted  l tb .  p k g ..........
Imported, bulk .........

Peaches
M uirs—Choice, 251b. . .  7% 
M uirs—F an cy , 2510.
F ancy, P eeled , 25Tb. . . i o

P*?' i . ULem on, Am erican • ••■ l3%
O range. A m erican ----- l “%

Raisins
C luster, 20 c a r to n s  •••2  25 
Loose M usca tels , 4 Cr. 7% 
Loose M usca tels , 3 Cr. 7% 
L. M. Seeded, 1 Tb. 8% @9 

California Prunes 
90-100 251b. boxes ..@  <>% 
80- 90 251b. boxes ..@  7% 
70- 80 251b. boxes . .@ ®% 
60- 70 251b. boxes ..@  9% 
50- 60 251b. boxes ..@ 10%  
40- 50 251b. boxes ..@ 11%

FA R IN A C E O U S  GOODS 
B«ans

California L im a .........
M ichigan L im a  . . . .........b n
M ed. H a n d  P icked  • ■ 2 10
Brown Holland -------- 1 w

Farina
25 1 lb  p ack ag es  ......... 1 bu
B ulk , p e r  100 lbs. ■•••* 00 

Original Holland Rusk 
P ac k ed  12 ro lls to  c o n ta in e r 
3 co n ta in e rs  (40) rolls 3 20 

Hom iny
P e a rl, 100 lb. sack  ..  2 00 
Maccaronl and Verm icelli 

D om estic, 10 lb. box . .  60
Im p o rted , 25 lb . box . .  2 50 

Pearl Barley
C h es te r  ...........................  3 uv
E m pire ...........................

Peas
G reen, W isconsin , bu. 1 Tb 
G reen, Scotch , bu. • .1 75 
Split, lb ................................ 5

Sag0 JUE a s t  In d ia  .......................
German, sacks --------  4%
G erm an , b ro k en  pkg. 

Tapioca
F lake, 100 lb. sack s  . .  4% 
P earl, 100 tb. sack s  . .  4%
P e a rl, 36 p k g s ...............  2
M inute , 36 p k g s ............. 2 73

f i s h i n g  t a c k l e  
% to  1 in ...........................  6

1 % to  2 in .......................  11

Cotton Lines
No. 1, 10 fe e t ...............  5
No. 2, 15 fee t ............... ‘
No. 3, 15 fee t .................  »
No. 4, 15 fe e t ...............  10
No. 5, 15 fe e t ...............  l i
No. 6, 15 fe e t ............... 13
No. 7, 15 fe e t  ............... 1»
No. 8, 15 fe e t ............... 18
No. 9, 15 fe e t ........... 20

Linen Lines
Sm all ............................... 22
M edium  .........................  ““
L a rg e  .............................. 34

Poles
B am boo, 14 ft. ,  p e r  doz. 55 
B am boo, 16 ft., p e r  doz. 60 
B am boo, 18 f t. ,  p e r  doz. 80

FLA VO RIN G  E X T R A C TS 

J en n in g s  D C B rand 

E x tr a c t  L em on T erpeneless 
E x t r a c t  V an illa  M exican 
b o th  a t  th e  sam e  p rice  

No. 1, F  box % oz. . .  85
No. 2, F  box, 1% oz. 1 20 
No. 4, F  box, 2% oz. 2 00 
No. 3, 2% oz. T a p e r  2 00 
2 oz. F u ll M easu re  . .1  75

FLO U R  AND F E E D  
G rand  R ap ids  G ra in  &  

M illing Co.
W in te r  W h ea t

P u r i ty  P a te n t  ............. 5 10
S u n b u rs t .......................  * “x
W izard  F lo u r  ...............  4 70
W izard  G rah am  . . . . . .  4 80
W izard  G ran . M eal 4 40 
W iza rd  B uckw h’t  c w t 3 40
R ye ...................................  4 40

V alley  C ity  M illing Co.
L ily  W h ite  ...................  5 10
L ig h t L o a f ...................  4 60
G ra h a m  .......................  2 oo
G ran en a  H e a lth  ...........2 10
G ran . M eal ................. 1 »0
B olted  M ed....................  1 70

V oigt M illing Co.
G rah am  .........................  4 30
V oig t’s  C rescen t ...........5 10
V oig t’s  F lo u ro ig t .........5 10
V oig tfs  H yg ien ic  -----4 30
V oig t’s R oyal .................5 50
W atso n -H ig g in s  M illing Co. 
P e rfec tio n  B u ck w h ea t

F lo u r .....................  6 50
P e rfec tio n  F lo u r  ----- 5 10
T ip  T op  F lo u r  . . . . . .  4 60
Golden S hea f F lo u r . .  4 20 
M arsh a ll’s B e s t F lo u r 4 7o 

W orden  G rocer Co.
W izard  F lo u r ...............  4 70
Q uaker, p a p e r  ............. 4 90
Q uaker, c lo th  ............... 5 00
Q u ak er B u ck w h ea t bbl. 5 50 

K an sas  H ard  W h ea t 
V oig t M illing Co.

C alla  L ily  ...................  4 60
W orden G rocer Co. 

A m erican  E ag le , % s . .5  10 
A m erican  E ag le ,, % s . .6  00 
A m erican  E ag le , % s . .4  90 

Spring  W h ea t 
Roy B ak e r

G olden H o rn , fam ily  4 80 
Golden H orn , b a k e rs  4 75
W isconsin  R ye ........... 3 60

Ju d so n  G rocer Co.
C ereso ta , % s .................5 30
C ereso ta , 4 s  ................. 5 40
C ereso ta , % s ................ 5 50

V oig t M illing Co. 
C olum bian  .....................  4 80

W orden  G rocer Co. 
W ingold, % s c lo th  . .5 50
W ingold , % s c lo th  ----- 5 40
W ingold , % s c lo th  . . . . 5  30 
W ingold , % s p a p e r  . .5  35
W ingold, 14s p a p e r  . .5  30
B a k e rs ’ P a te n t  ............. 5 15

W y k es  & Co.
■sleepy E y e , % s c lo th  5 40 
Sleepy E ye. 14s c lo th  5 30 
Sleepy E ye , % s c lo th  5 20 
Sleepy Wye, % s p a p e r  5 20 
Sleepy E ye , % s p a p e r  6 20 

Meal
B o lted  ...........................  4 20
G olden G ra n u la ted  . .  4 40

W h ea t
N ew  R ed  .....................  93
N ew  W h ite  ...............  93

O ats
M ich igan  c a r lo ts  .........  45
L ess  th a n  ca r lo ts  . . . .  47

Corn
C arlo ts  .........................  72
L ess  th a n  ca rlo ts  . .  la

H ay
C arlo ts  .......................  17 00
L ess  th a n  ca rlo ts  . .  18 00 

Feed
S tree t C ar F eed  ........... 33
No. 1 C orn & O a t F eed  33
C racked  corn  ...................  32
C oarse  co rn  m eal ......... 32

F R U IT  JA R S
M ason, p ts ., p e r  gro . 4 55 
M ason, q ts ., p e r  gro . 4 95 
M ason, % gal. p e r gro . 7 30 
M ason, can  tops, g ro .. 1 65 

G E L A T IN E
C ox’s, 1 doz. la rg e  . .1  45 
Cox’s, 1 doz. sm all . . .  90
K nox’s S park ling , doz. 1 25 
K nox’s  Spark ling , g r. 14 00 
K n o x ’s A cidu’d  doz. 1 25
N elson ’s ...........................  1 50
O xford ...............................  75
P ly m o u th  R ock, P hos. 1 25 
P ly m o u th  Rock. P la in  90

GRAIN BAGS
B road  G auge  ...................  18
A m oskeag  .........................  19

H erbs
S age  ....................................  15
H ops .................................... 15
L a u re l L e a v e s .................  15
S en n a  L eav es  .................  25

H ID E S  A N D  P E L T S  
Hides

G reen, N o. 1 ............... 12
G reen, N o. 2 ...............  11
Cured, N o. 1 ............... 13%
Cured, N o. 2 ............... 12%
C alfsk in , g reen , No. 1 15 
C alfsk in , g reen . No. 2 13% 
C alfsk in , cured , No. 116 
C alfsk in , cured , No. 214%  

Pelts
Old W ool ............... 60® 1 25
L am b s  ................. 50@1 00
S h ea rlin g s  ......... 50@1 00

Tallow
No. 1 ....................... @ 5
No. 2 ..................... @ 4

Wool
U nw ashed , m ed. . @18
U nw ashed , fine . . . @13

H O RSE RADISH
P e r  doz.................................  90

Jelly
51b, pa lls , p e r  dos. . .  2 40 

151b. pa ils , p e r  p a ll . .  55
301b. pa ils , p e r  p a ll . . . 1  00 

JE L L Y  G LA SSES 
% p t. in bbls., p e r  doz. 15 
% p t. in  bbls., p e r  doz. 16 
8 oz. capped  in bbls.

p e r doz.............................  18
M A P L E IN E

2 oz. b o ttle s , p e r  doz. 3 00 
1 oz. b o ttle s , p e r  doz. 1 75 

M INCE M EAT 
P e r  case  .........................  2 85

M OLASSES 
New O rleans

F a n c y  O pen K e ttle  . . . .  42
Choice ...............................  35
Good .................................... 22
F a i r  ...................................... 20

H a lf b a rre ls  2c e x tra  
R ed H en , No. 2% . . . .  1 75
Red H en , No. 5 ......... 1 75
R ed H en , No. 10 . . . .  1 65

M USTARD
% lb. 6 lb . box . . . .  16

O LIV E S
Bulk, 1 ga l. kegs  1 00@1 10 
Bulk, 2 g a l. kegs  95@ l n> 
Bulk, 5 gal. kegs  90@1 10
Stuffed, 5 oz....................... 90
Stuffed , 8 oz................ l  25
Stuffed, 14 oz................... 2 25
P itted  (n o t s tu ffed)

14 oz...........................  2 25
M anzan illa , 8 oz..............  90
L unch , 10 oz................  1 35
L unch , 16 oz................  2 25
Q ueen, M am m oth , ID

oz............................................4 25
Q ueen, M am m oth , 28

oz........................................  5 75
Olive Chow, 2 doz. cs.

p e r  doz.................................2 25
P IC K L E S

M edium
B arre ls , 1,200 co u n t . .  7 75 
H alf bbls., 600 co u n t 4 38
5 gallon  kegs ............... 1 90

Sm all
B arre ls  .........................  9 50
H a lf  b a rre ls  ..........   5 25
5 gallon  k eg s  2 25

G herk ins
B a rre ls  ...........................  14 50
H a lf b a rre ls  ...................  7 75
5 gallon  kegs .................

S w ee t Sm all
B a r re ls  .......................  16 50
H a lf b a rre ls  ...............  8 75
5 gallon  kegs  ...........  3 50

P IP E S
No. 216, p e r  box 1 75 
T . D. fu ll co u n t 60

Clay,
Clay,
Cob ...................................... 90

P L A Y IN G  CARDS  
No. 90, Srteam boat . .  75 
No. 15, R iva l a sso rte d  1 25 
No. 20, R over, e n am ’d. 1 50
No. 572, Special ........... 1 75
No. 98 Golf, s a tin  fin. 2 00
No. 808, B ic y c le ........... 2 00
No. 632 T o u rn ’t  w h is t 2 25

PO TA S H  
B a b b itt’s, 2 doz.

P R O V IS IO N S  
Barreled Pork

C lear B a c k ___ 21 00 @21 60
Short C u t C lea r 19 00@19 50
B ean  ...............  19 00@19 50
B risk e t, C lear 26 00 @27 00
P ig  .................................... 23 00
C lear F am ily  ...............  26 00

D ry Salt Meats
& P  B ellies .........14%@15

Lard
P u re  in  tie rc e s  11%@13 
C om pound L a rd  8%@ 9

1 75

80 lb . tu b s  
60 lb tu b s  . . .  
50 lb . t in s  . . .  
20 lb. p a ils  . . .  
10 Tb. p a ils  . . .  
5 lb . p a ils  . . .  

8 lb p a ils  . . .  
Smoked

ad v an ce  
.ad v an ce  
.ad v an ce  
.ad v an ce  
.ad v an ce  
.ad v an ce  
.ad v an ce  
Meats

%

H am s, 12 lb . av . 19@ 19%
H am s, 14 Tb. av . 18%@19 
H am s, 16 Tb. av . 15%@16 
H am s, 18 lb. av . 16 @16% 
H am , d ried  beef

s e ts  .................  29 @30
C alifo rn ia  H a m s  12 @12%

P icn ic  Boiled
H a m s ................... 19% @20

Boiled H a m s  . . 2 3  @24 
M inced H a m  . .1 4  @14% 
B acon ...............  17 @25

S ausages
B ologna ............. 11% @12
L iv e r  ....................  9% @10
F ra n k fo r t  . . . . . .  12%@13
P o r k ......................... 13 @14
V eal ...................................  11
T ongue  ............................... 11
H eadcheese  .....................  10

B eef
B oneless ......... 20 00@20 50
R um p, new  ..2 4  00@24 50 

P ig ’s F e e t
% bb ls ................................ 1 05
% bbls., 40 lb s ...............2 10
% bb ls ................................ 4 25
1 b b l....................................  8 50

T rip e
K its, 15 lb s ........................ 90
% bbls., 40 lb s ................... 1 60
% bbls. 80 lb s ....................3 00

C asings
H ogs, p e r  % .................  35
Beef, rounds, s e t  . .  18@20 
Beef, m iddles, s e t  . .  80@85 
Sheep, p e r  bund le  . .  85

U ncolored B u tte rin e  
Solid D a iry  . . . .  12 @16 
C o u n try  Rolls ...12% @ 18 

C anned  M eats
C orned beef, 2 Tb............4 65
C orned beef, 1 lb ............2 40
R o as t beef, 2 lb ............ 4 65
R o as t beef, 1 Tb..............2 40
P o tted  M eat, H am

F lav o r, % s ..........  55
P o tted  M eat, H am

F lavo r, % s ..........  95
D eviled M eat, H am

F lav o r, % s ..........  55
D eviled M eat, H am

F lavo r, % s .............  95
P o tted  T ongue, % s . .  53
P o tted  T ongue, % s . .  95

RICE
F a n c y  ...................  6% @7
J a p a n  S ty le  ........... 5 @5%
B roken  ...................  3%@4%

RO LLED  OATS 
Rolled A vena, bbls. . .5  10 
S tee l C ut, 100 Tb. sk s. 2 45
M onarch , bb ls ...............  4 85
M onarch , 90 Tb. sks. 2 30 
Q uaker, 18 R eg u la r . . . 1  45 
Q uaker, 20 F am ily  . .  4 00 

SALAD DRESSIN G
Colum bia, % p t .................2 25
Colum bia, 1 p in t . . . .  4 00 
D u rk ee ’s, la rg e  1 doz. 4 50 
D u rk ee ’s, sm all, 2 doz. 5 25 
S n id e r's , la rge , 1 doz. 2 35 
S n id e r 's  sm all, 2 doz. 1 35 

SA L ER A TU S 
P ack ed  60 lbs. in box 

A rm  a n d  H a m m er . .  3 00 
W y an d o tte , 100 % s . .  3 00 

SAL SODA
G ran u la ted , bb ls ............... 80
G ran u la ted , 100 lbs. cs. 90 
G ran u la ted , 36 pkgs. . .  1 25 

SA LT
Com m on G rades

100 3 Tb. sack s  .............  2 60
70 4 lb. sac k s  .............  2 40
60 5 lb. sack s  .............  2 40
28 10 lb. sack s  ............ 2 25
56 lb. sac k s  ...............  40
28 lb. sac k s  ............... 20

W arsaw
56 Tb. d a iry  in d rill bags 40 
28 Tb. d a iry  in  drill b ag s  20 

S o lar Rock
56 lb. sack s  ...................  26

Com m on
G ranu la ted , F in e  ......... 1 05
M edium , F in e  ............... 1 10

SA L T FISH  
Cod

L arge , w hole . .  @ 9
Sm all, w hole . .  @ 8%
S tr ip s  o r b ric k s  . 9 @13
Pollock  ...............  @ 5 %

H alibu t
S tr ip s  .............................  18
C hunks ...........................  19

H olland H erring  
Y. M. w h. hoop bbls. 10 50 
Y. M. wh. hoop % bbls 5 50 
Y. M. w h. hoop kegs 65 
Y. M. w h. hoop M ilchers

k eg s  .............................  70
S tan d a rd , bb ls .....................  9 00
S tan d a rd , % bbls. . .  4 75
S ta n d a rd , kegs  ...........  56

T ro u t
No. 1, 100 lbs............................7 50
No. 1, 40 lbs...................... 2 25
No. 1, 10 lb s ................... 90
No. 1. 2 lbs....................... 75

M ackerel
M ess, 100 lbs.......................... 17 00
M ess, 40 lbs.........................  7 20
M ess, 10 lb s ................... 1 90
M ess, 8 lb s .........................  1 60
No. 1, 100 lb s ................... 16 00
No. 1, 40 lb s .........................6 80
No. 1, 10 lbs..................  1 80

W hitefish
100 lb s ..................................  9 75
50 lbs.................................  5 25
10 lbs................................. 1 12
8 lb s ................................ 92

100 lb s ................................. 4 65
40 lb s ................................. 2 10
10 lb s ................................ 75
8 lbs................................  65

SE E D S
A nise ...............................  14
C anary , S m y rn a  ......... 7%
C araw ay  .........................  10
C ardom om , M alab a r 1 20
C elery  .............................  50
H em p, R u ssian  . . . .  5
M ixed B i r d ...................  5
M u sta rd , w h ite  ........... 8
P oppy  ............................... 9
R ape .................................  5%

SH O E BLACKING 
H an d y  Box, la rg e  3 dz. 3 50 
H an d y  Box, sm all . .  1 25 
B ixby’s R oyal P o lish  85 
M iller’s  C row n P o lish  85

S N U F F
Scotch , in b lad d ers  . . . .  37
M accaboy, in ja r s  ........... 35
F ren ch  R apple  in ja r s  . .  43

SODA
Boxes .................................  5%
K egs, E ng lish  ............... 4%

S P IC E S  
W hole Spices 

A llspice, J a m a ic a  . .  9@10 
Allspice, lg  G arden  @11 
Cloves, Z an z ib a r . .  @22 
C assia, C an to n  ....14@ 15 
C assia , 5c pkg. dz. @25 
G inger, A frican  . . .  @ 9%
lin g e r , C ochin ___  @14%
M ace, P e n a n g ......... @70
M ixed, No. 1 ........... @17
M ixed. No. 2 ........... @16
M ixed, 5c pkgs. dz. @45
N u tm eg s, 70180 ___  @30
N u tm eg s, 105-110 . .  @25
P epper, B lack  ........  @15
P epper, W h i t e ......... @25
P epper, C ayenne  . .  @22
P a k rik a , H u n g a ria n

Pure Ground In Bulk  
A llspice, J a m a ic a  . .  @14
Cloves, Z an z ib a r . .  @29
C assia , C an ton  . . . .  @20
G inger, A frican  . . .  @17
M ace, P e n a n g ......... @75
N u tm e g s ................... @35
P ep p er, B lack  ......... @19
P ep p er, W h i t e ......... @27
P epper, C ayenne  . .  @24
P a p rik a , H u n g a ria n  @45

STA R CH
Corn

K ingsford . 40 b s ...........  71
M uzzy, 20 1Tb. pkgs. . .  5) 

Kingsford
S ilver Gloss, 40 lib . . .  7® 
M uzzy, 40 l ib .  pkgs. . .  5 

Gloss
A rgo, 2-t 5c pkgs. . .  90
S iver Goss, 16 3Tbs. . .  6: 
S iv e r Goss, 12 6lbs. . .  81 

M uzzy
48 ltb . p ack ag es  ............  5
16 3tb. p ack ag es  ........... 41
12 6Tb. p ack ag es  ............  6
50lb. boxes .....................  3

SYR UPS
Corn

H alf b a rre ls  ............. 3d
B lue K aro , 2 lb. . .  1 90
Blue K aro , 2% lb. . . . .  2 30
Blue K aro , 5 lb. . . . .  2 25
Blue K aro. 10 tb. . . . .  2 15
R ed K aro, 1% tb. . . . . 3 60
Red K aro , 2 lb. . . . .  2 15
Red K aro , 2% tb. . . . .  2 55
R ed K aro , 5 tb ___ ..  2 50
R ed K aro , 10 lb. . . . .  2 40

Pure Cane
F a ir  .................................... 16
Good ...................................  20
Choice ...............................  25

T A B L E  SAUCES
H alford , la rg e  ............... 3 75
H alfo rd , s m a l l ....................  2 25

T E A
Uncolored Japan

M edium  .....................  20@25
Choice ..........  28@33
F a n c y  .......................  36@45
B ask e t-flred  M ed’m  28030 
B ask e t-fired , Choice 35037 
B ask e t-flred , F a n c y  38@45
No. 1 N ibs ................30@32
Siftings, b u lk  ..............9@10
Siftings, 1 lb . pkgs. 12@14 

Gunpowder
M oyune, M edium  . .28033  
M oyune, C hoice ...35@ 4e 
M oyune, F a n c y  ....5 0 @ 6 0  
P in g  Suey, M edium  25@30 
P in g  Suey, C hoice . .3 5 0  40 
P in g  Suy, F a n c y  ..4 6  @60 

Young Hyson
Choice .......................  28@30
F a n c y  .........................  45@55

Oolong
F o rm o sa , M edium  ..2 6 0 2 8  
F o rm o sa , C hoice . .32@35 
F o rm o sa , F a n c y  . .  50@60 

English Breakfast 
Congou, M edium  ...25@ 30 
Congou, C hoice . ...30@ 35 
Congou, F a n c y  ,...40@ 60  
Congou, E x . F a n c y  60 @80 

Ceylon
P ekoe, M edium  . . . .2 8 0 3 0  
D r. P ekoe, C hoice ..3 0 0 3 5  
F lo w ery  O. P. Fancy 40@5t

TOBACCO 
F ine  C u t

B lo t .................................  l  46
B ugle, 16 oz...................... 3 84
Bugle, 10c .................  11 00
D an P a tc h , 8 an d  16 oz. 32
D an P a tc h , 4 oz.......... 11 52
D an  P a tc h , 2 oz...........5 76
F a s t  M ail, 16 oz...........7 80
H ia w a th a , 16 oz............. 60
H iaw ath a , 5c ............... 5 40
M ay F low er, 16 oz..........9 36
No L im it, 8 oz..................1 80
No L im it, 16 oz.................3 60
O jibw a, 8 and  16 oz. 40
O jibw a, 1 0 c ..................... 11  10
O jibw a, 5c .....................  1 85
P e to sk ey  Chief, 7 oz. 2 00 
P e to sk ey  Chief, 14 oz. 4 00 
P each  an d  H oney, 5c 5 76
R ed Bell, 16 oz ................. 3 96
Red Bell, 8 foil ........... 1 98
S terling , L  & D 5c . .  5 76 
S w eet C uba, c a n is te r  9 16
Sw eet C uba, 5c ........... 5 76
S w eet Cuba, 1 0 c ........... §5
S w eet Cuba, 1 lb. t in  4 50 
S w eet C uba, % lb. foil 2 25 
Sw eet B urley , 5c L& D 5 76 
S w eet B urley , 8 oz. . .  2 46 
Sw eet B urley , 16 oz. . .  4 90 
S w eet M ist, % gro. . .  5 70
Sw eet M ist, 8 oz.......... 11 10
S w eet M ist, 8 oz........... 35
T eleg ram , 5c ...............  5 76
T iger, 5c .......................  6 00
T iger, 25c can s  ........... 2 40
U ncle D aniel, 1 Tb . . .  60 
U ncle D aniel, 1 oz. . .  5 22

P lug
Am. N avy, 16 oz...........  32
Apple, 10 lb. b u t t  ......... 38
D rum m ond N a t. L eaf, 2

an d  5 lb .......................  60
D rum m ond N a t. L ea f

p e r doz.......................... 96
B a ttle  A x .......................  28
B racer, 6 a n d  12 lb. . .  30
B ig Four, 6 a n d  16 lb. 32
Root Jac k . 2 lb ..............  90
B oot Jac k , p e r  doz. . .  9ff
Bullion, 16 oz...................  46
C lim ax, Golden T w ins 48
C lim ax 14% oz...............  44
C lim ax, 7 oz....................... 47
D ays’ W ork , 7 & 14 lb. 37 
C rem e de M enthe, lb. 62 
D erby, 5 lb. boxes . . . .  28
5 B ros., 4 Tb....................... 68
F o u r R oses, 10c .............  90
G ilt Edge, 2 lb ..................  50
Gold Rope, 6 & 12 lb. 58 
Gold Rope, 4 & 8 lb. 58 
G. O. P ., 12 & 24 lb. . .  40
G ran g e r T w ist, 6 lb. . .  46
G. T. W .. 10 lb. *  21 lb . 36 
H orse  Shoe, 6 & 12 lb. 43 
H oney D ip T w ist, 5&10 45
Jo lly  T a r, 5 & 8 lb..........  40
J . T „  5% & 11 lb. . .  35
Q entucky  N avy , 12 lb. ..32  
K eystone  T w ist, 6 lb. 45
K ism et, 6 lb ....................... 48
M aple Dip, 20 oz...........  28
M erry  W idow , 12 lb. . .  32
N obby Spun Roll 6 & 3 58
P a rro t, 12 Tb............... .. 28
P a tte r s o n ’s  N a t. L ea f 93 
P eachey , 6-12 & 24 lb. 40
P icn ic  T w ist, 5 lb..........  45
P ip e r H eidsiek , 4 & 7 lb. 69 
P ip e r H eidsiek , p e r  doz. 96 
Polo, 3 doz., p e r  doz. 48
R edicu t, 1 2-3 oz..............  38
Scrapp le , 2 & 4 doz. . .  48
S h e rry  Cobbler, 8 oz. . .  32
S pear H ead , 12 oz..........  44
S p ea r H ead , 14 2-3 oz. 44
S p ea r H ead , 7 oz........... 47
Sq. D eal, 7. 14 an d  28 lb. 30 
S ta r , 6, 12 & 24 lb. . .  43
S ta n d a rd  N avy , 7%, 15

& 30 lb ............................... 34
T en  P enny , 6 & 12 lb. 35 
Tow n T alk , 14 oz. . .  31 
Y ankee  Girl, 12 & 24 30

Scrap
All R ed, 5c ...................  5 76
Am. U nion S c rap  . . . .  5 40
B ag  P ipe, 5c .................  5 88
C utlas, 2% oz...................  26
Globe S crap , 2 oz...........  30
H ap p y  T h o ugh t, 2 oz. 30 
H oney  Com b S crap , 5c 5 76 
H o n est S crap , 5c . . . .  1 55 
M ail Pouch, 4 doz. 5c 2 00
Old Songs, 5c ............... 5 76
Old T im es, % gro . . .  5 50 
P o la r B ear, 5c, % gro. 5 76 
Red B and, 5c % gro . 5 76 
Red M an S crap  5c . .  1 42
Scrapple, 5c p k g s ............. 48
Sure  S hot, 5c 1-6 gro. 5 76 
Y ankee G irl Scrap , 2oz. 5 76 
P an  H an d le  Scrp  % gr. 5 76 
P eachy  S crap , 5c . . . .  5 76 
U nion W o rk m an  2% 6 00

Sm oking
All Leaf, 2% & 7 oz. 30
BB. 3% oz.......................  6 00
BB, 7 oz............................. 12 00
BB, 14 oz.........................  24 00
B agdad, 10c tin s  . . . .  11 52
B adger, 3 oz........................5 04
B adger, 7 oz.................  11 52
B anner, 5o ...................  5 76
B anner, 20c ...................  1 60
B an n er, 40c .................  3 20
Bfelwood, M ix tu re , 10c 94
B ig Chief, 2% oz. . .  6 00 
B ig Chief, 16 oz...........  30

I
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Smoking
B ull D u rh am , Sc ......... 5 85
B ull D u rh am , 10c . . .  11 52 
B ull D u rh am , 15c . . .  17 28 
B ull D u rh am , 8 oz. . .  3 60 
B ull D u rh am , 16 oz. . .  6 72
B uck  H orn , 5c ........... 5 76
B uck  H o rn , 1 0 c ............. 11 52
B ria r  P ipe , 5c ........... 6 00
B ria r  P ipe , 10c ......... 12 00
B lack  Sw an, 5c ........... 5 76
B lack  Sw an, 14 oz. . .  3 50
Bob W h ite , 5c ........... 6 00
B ro therhood , 5c ........... 6 00
B ro therhood , 10c . . . .  11 10 
B ro therhood , 16 oz. . .  5 05
C arn iva l, 5c ................... 5 70
C arn iva l, % oz...............  39
C arn iva l, 16 oz............... 40
C ig a r C lip’g. Jo h n so n  30 
C igar C lip’g. S eym our 30 
Id en tity , 3 & 16 oz. . .  30
D arby  C ig a r C u ttin g s  4 50 
C o n tin en ta l Cubes, 10c 90
C orn C ake, 14 oz...........2 55
Corn C ake, 7 oz...........1 45
C orn Cake, 5c ...............  5 76
C ream , 50c pa lls  . . . .  4 70 
C uban S ta r , 5c foil . .  5 76 
C uban S ta r , 16 oz pa ils  3 72
C hips, 10c .....................  10 30
Dills B est, 1 % oz.................  79
D ills B est. 3% oz . 77
D ills B est, 16 oz..........  73
D ixie K id , 5c ...........  48
D uke’s  M ix., 5c ........... 5 76
D uke’s M ix, 10c . . . .  11 52 
D uke’s C am eo, 5c . .  5 76
D rum , 5c .......................  5 76
F . F . A. 4 oz ..................... 5 04
F . F . A. 7 oz............... 11 52
F ash io n , 5c ...................  6 00
F ash io n , 16 oz............... 5 28
F ive  B ros., 5c ........... 5 76
F ive B ros., 10c ........... 10 53
F ive  c en t c u t P lu g . .  29
F  O B 10c ...................  H  52
F o u r R oses, 10c .......... 06
Fu ll D ress, 1% oz. . .  72
Glad H an d , 5c ..........  48
Gold Block, 10c ........  12 00
Gold S ta r , 50c p a il . .  4 70 
G ail & A x N avy , 5c 5 76
G row ler, 5c ...................  42
G row ler, 10c .................  94
G row ler, 20c ............... 1 85
G ian t, 5c .......................  5 76
G ian t, 40c .......................  3 96
H an d  M ade, 2% oz. . .  50
H azel N u t. 5c ............... 5 76
H oney  Dew, 10c . . . .  12 00
H u n tin g , 5c ..................  38
I X  L. 5c ....................  6 10
I  X  L ., in  p a lls  ........ 3 90
J u s t  S u its , 5c ............... 6 00
J u s t  S u its, 10c ........... 12 00
Kiln D ried. 25c ........... 2 45
K ing  B ird, 7 oz.................2 16
K in g  B ird , 10c ........... 11 52
K in g  B ird , 5c ............... 5 76
L a T u rk a , 5c ............... 5 76
L ittle  G ian t, 1 lb ..........  28
L ucky  S trik e , 10c . . . .  96
L e Redo, 3 oz...........  10 80
Le Redo, 8 & 16 oz. 38 
M yrtle  N avy , 10c . . . .  11 62
M yrtle  N avy , 5 c ...........5 76
M ary land  Club, 5c . . .  50
M ayflow er, 5c ............... 5 76
M ayflow er, 10c .............  96
M ayflow er, 20c .............  1 92
N ig g e r H a ir , 5 c ........... 6 00
N ig g er H a ir , 10c ----- 10 70
N ig g er H ead , 5c ----- 5 40
N ig g er H ead , 10c . . . .  10 56
N oon H our, 5c ............. 48
Old Colony, 1-12 gro. 11 52
Old Mill, 5c ................... 5 76
Old E n g lish  C urve l% oz. 96
Old C rop 5c ...................  5 76
Old Crop, 25c ...............  20
P. S., 8 oz. 30 lb. cs. 19 
P. S., 3 oz., p e r  gro. 5 70
P a t H and , 1 oz............... 63
P a tte rs o n  Seal, 1% oz. 48 
P a tte rs o n  Seal, 3 oz. . .  96
P a tte rs o n  Seal, 16 oz. 5 00
P eerless , 5e ................... 5 76
P eerle ss , 10c c loth . .  11 52 
P ee rle ss , 10c p a p e r  ..1 0  80
P eerle ss , 20c .............  2 04
P eerle ss . 40c .............. 4 08
P laza , 2 gro. c s ............  5 76
Plow  Boy, 5c .............. 5 76
Plow  Boy, 10c ........... 11 40
Plow  Boy, 14 )Z. . . . . . .  4 70
P edro , 10c ................... 11 93
P rid e  o f V irg in ia . 1% 77
Pilo t. Rr  .............. ............  s 7«
P ilo t, 14 oz. doii...........2 10
P r in ce  A lbert, 5c . . . .  48
P rin ce  A lbert, 10c . . . .  96
P r in ce  A lbert, 8 oz. . .  3 84 
P r in ce  A lbert, 16 oz. . .  7 44 
Q ueen Q uality , 5c . . . .  48
R ob Roy, 5c foil . . . .  5 76 
Rob Roy, 10c g ro ss  ..10  52
R ob Roy, 25c doz.......... 2 in
Rob Roy, 50c doz.......... 4 10
S. &  M., 5c g ro ss  ----- 5 76
S. &  M., 14 oz., doz. . .  3 20 
S old ier Boy, 5c g ro ss  5 76 
S o ld ier Boy, 10c . . . .  10 50

P ilo t, 7 oz. doz...........  1 05
S oldier Boy, 1 lb ...........4 75
S w eet C aporal, 1 oz. . .  60
S w eet L o tus, 6 c ...........6 00
S w eet L o tus, 10c . . . .  12 00 
Sw eet L o tus, p e r  dz. 4 35 
S w eet R ose, 2% oz. . .  30 
S w eet T ip  Top, 6c . .  50 
S w eet T ip  Top, 10c . .  1 00 
Sw eet T ips, % gro . . .  10 08
Sun Cured, 1 0 c .............  98
S u m m er T im e, 5c . . . .  5 76 
S u m m er T im e, 7 oz. . .  1 65 
S um m er T im e, 14 oz. 3 50 
S ta n d a rd , 5c foil . . . .  5 76 
S ta n d a rd , 10c p a p e r  . .  8 64 
Seal N . C., 1% c u t p lug  70 
Seal N . C. 1% G ran . 63
T h ree  F e a th e rs , 1 oz. 48
T h ree  F e a th e rs , 10c 11 52 
T h ree  F e a th e rs  a n d  

P ip e  co m bina tion  . .  2 25 
T om  & J e r ry , 14 oz. . .  3 60 
T om  & J e r ry , 7 oz. . .  1 80
T om  & J e r ry , 3 oz..........  76
T ro u t L ine, 5c ........... 5 9C
T ro u t L ine, 10c ............. 11 00
T u rk ish , P a tro l , 2-9 5 76
T uxedo, 1 oz. b ag s  . .  48
T uxedo, 2 oz. tin s  . .  96
T uxedo, 20c ...................  1 90
T uxedo, 80c tin s  ----- 7 45
T w in  O aks, 10c ........... 96
I Tnion L eader, 50c . . . .  5 10 
U nion L ead er, 25c . .  2 60 
U nion L eader, 10c . .  11 52
U nion L ead e r, 5 c ............ 6 00
ITnion W o rk m an , 1% 5 76
U ncle Sam , 10c ......... 10 80
U ncle Sam , 8 oz...........2 25
U. S. M arine, 6c ----- 5 76
V an  B ibber, 2 oz. t in  88
V elvet, 5c pouch ----- 48
V elvet, 10c t in  ...............  9»
V elvet, 8 oz. t in  . . . .  3 84
V elvet, 16 oz. can  -----■ 7 68
V elvet, com bina tion  cs 5 75
W a r  P a th , 5c ............... 6 00
W a r  P a th , 2 0 c ................. 1 60
W av e  L ine, 3 oz ........... 40
W av e  L ine, 16 oz..........  40
W ay  up, 2% oz.............. 6 75
W ay  up, 16 oz. p a ils  . .  31
W ild  F ru it,  5 c ............... 5 76
W ild  F ru it ,  10c ......... 11 62
Yum  Y um , 5c ............... 6 00
Y um  Y um , 10c ......... 11 52
Y um  Yum , 1 lb., doz. 4 80

T W IN E
C otton , 3 ply  ...............  26
C otton , 4 p ly  .................  26
J u te ,  2 p ly  ................... 14
H em p, 6 p l y ...................  13
F lax , m edium  ............... 24
W ool, 1 tb . b a le s  . . .  9%

V IN EG A R
W h ite  W ine , 40 g ra in  8% 
W h ite  W ine, 80 g ra in  l l\ b  
W h ite  W ine, 100 g ra in  13 
O akland  V in eg ar & P ick le  

Co’s B rands. 
H ig h lan d  app le  c id e r 22 
O ak land  app le  c ider 16 
S ta te  Sea l s u g a r  . . . .1 4  
O akland  w h ite  p ick ling  10 

P ac k ag e s  free.
W IC K IN G

No. 0, p e r  g r o s s ...........30
No. 1, p e r  g ro ss  . . . .  40 
No. 2, p e r  g ro ss  . . . .  50 
No. 3, p e r  g ro ss  . . . .  75

W O O D E N W A R E
B ask e ts

B ushels  ...........................  1 00
B ushels, w ide b and  . .  1 15
M ark e t ...........................  40
Splin t, la rg e  ...............  3 50
Splin t, m ed ium  ........... 3 00
Splin t, s m a l l ................... 2 75
W illow , C lothes, la rg e  8 25 
W illow , C lothes, sm all 6 75 
W illow , C lothes, m e’m  7 50

B u tte r  P a te s  
O vals

hi lb ., 250 in  c ra te  . . . .  35 
% 7b., 250 in  c ra te  . . . .  35
1 lb ., 250 in  c ra te  ............40
2 lb ., 250 in  c ra te  ........... 60
3 7b., 250 in  c r a t e ...........70
5 7b., 250 in  c ra te  ............90

W ire  E nd
1 lb., 250 in c ra te  . .  ..35
2 lb., 250 in c ra te  . . . .  45
3 lb., 250 in  c ra te  . . . .  55 
5 lb., 250 in  c ra te  . . . .  65

C hurns
B arre l, 5 ga l., each  . .  2 40 
B arre l 10 ga l., each  ..2  55

C lothes P in s  
Round H ead
4% inch, 5 g ro ss  ...........  65
C artons, 20 2% doz. bxs 70 

E gg C ra te s  and  F illers  
H u m p ty  D um pty , 12 dz. 20
No. 1 com plete  ...............  40
No. 2, com ple te  ...............  28
C ase No. 2, fillers, 15

se ts  ...............................  1 35
C ase, m edium , 12 s e ts  1 15

Faucets
C ork lined , 3 in ...............  70
C ork lined, 9 In...............  80
C ork  lined, 10 in ..............  90

Mop Sticks
T ro ja n  sp rin g  . . ; .........  90
E c lip se  p a te n t  s p rin g  85
No. 1 com m on ...............  80
No. 2 p a t. b ru sh  h o ld e r 85
Id ea l No. 7 ................. 85
121b. co tto n  m op h ead s  1 45

Palls
2-hoop S ta n d a rd  . . . .  2 00
2- hoop S ta n d a rd  . . . .  2 25
3- w ire  C able ..........  2 30
F ib re  ................................ 2 40
10 q t. G alvan ized  . . . .  1 70 
12 q t. G alvan ized  . . . .  1 90 
14 q t. G alvan ized  . . . .  2 10

Tootholcks
B irch , 100 p ack ag es  . .  2 00 
Id ea l .................................  86

Traps
M ouse, wood, 2 holes 22
M ouse, wood, 4 holes 45
M ouse, wood. 6 holes 70
M ouse, tin , 5 holes . . . .  65
R at, wood .......................  80
R at, sp rin g  ...................  75

Tubs
20-ln .S tan d ard , No. 1 8 00 
18-in. S tan d a rd , No. 2 7 00 
16-ln. S ta n d a rd , No. 3 6 00
20-in. Cable, No. 1 . .  8 00
18-In. Cable, No. 2 ____ 7 00
16-in. Cable, No. 3 ____ 6 00
No. 1 F ib re  ...............  10 25
No. 2 F ib re  ...................  9 25
No. 3 F ib re  ...................  8 25
L arge  G alvan ized  . . .  .5 50 
M edium  G alvan ized  . .  4 75 
Sm all G alvan ized  . . .  4 25

W ash b o ard s
B an n e r Globe ............... 2 50
B rass , S ingle ............  3 25
G lass, S ingle ............  3 25
Single A cm e ...............  3 15
D ouble P ee rle ss  ..........  3 75
Single P ee rle ss  .........  3 25
N o rth e rn  Q ueen . . . .  3 25
D ouble D uplex  ........... 3 00
Good E nough  ............. 3 25
U n iv e rsa l .......................  3 15

W indow  C leaners
12 in .................................... 1 65
14 in .................................... 1 85
16 in .................................... 2 30

W ood Bowls
13 in. B u tte r  ..............  1 75
15 in. B u tte r  .............. 2 50
17 in. B u tte r  ..............  4 75
19 in. B u tte r  .............. 7 50

W R A P PIN G  P A P E R
C om m on S traw  ...........  2
F ib re  M anila, w h ite  . .  3 
F ib re  M anila, co lored  4
No. 1 M an ila  .................  4
C ream  M an ila  ...............  3
B u tc h e rs ’ M an ila  ___  2%
W ax  B u tte r ,  s h o r t  c’n t  10 
W ax  B u tte r ,  fu ll co u n t 16 
W ax  B u tte r , rolls . . . .  12

Y E A ST  C A K E
M agic, 3 doz.................. 1 15
S unligh t, 3 doz..................1 00
S un ligh t, 1% doz...........  50
Y eas t F oam , 3 doz. . .  1  15 
Y east F oam , 1% doz. 58
YO U R S T R U L Y  L IN E S .

P o rk  an d  B eans 2 70@3 60
C ondensed Soup 3 25@3 60
S alad  D ress in g 3 8 0 #  4 bo
A pple B u tte r  . . . @3 80
C atsu p  ............... 2 70@6 75
M acaron i ........... .1 70@2 35
Spices ................. 40@ 85
H e rb s  ................... 9 75
E x tra c ts  ............. @2 25
Chili P o w d e r . . 85@2 12
P a p r ik a  ............... 9 85
C elery  S a lt . . . . @ 85
P o u ltry  S eason ing 85@1 25
P rep a re d  M u sta rd @1 80
P e a n u t B u tte r 1 80@2 80
Rolled O ats  . . . 2 90@4 15
D o ughnu t F lo u r 4 05@4 50

A X L E  G R EA SE

1 lb. boxes, p e r  g ro ss  9 00 
3 lb. boxes, p e r  g ro ss  24 00

B A K IN G  P O W D E R  
Royal

10c sixe  . .  90 
% lb can s  1 36 
6 oz. c an s  1 90 
%Ib. c an s  2 50 
%7b can s  3 75 
l ib  c an s  4 80 
37b can s  13 00 
51b can s  21 50

CIGARS
Jo h n so n  C ig a r Co.’s  B ran d

S. C. W ., 1,000 l o t s ___ S2
E l P o r ta n a  .......................  33
E v en in g  P re s s  ...............  32
E x e m p la r  .........................  32
C an ad ian  C lub, 300 lo ts  10 
W orden  G rocer Co. B rands.

C an ad ian  Club. 
L ondres, 50s, w ood . . . .  35 
L ondres, 25s, t in s  . . . .  35 
L ondres, lo ts , 30s ........... 10

C O F F E E
R oasted

D w in n e ll-W rig h t Co’s B ’ds

W h ite  H ouse, 1 lb  ...............
W h ite  H ouse, 2tb ...............
E xcelsio r, B lend, l ib  .........
E xcelsio r, B lend, 27b ...........
T ip  Top, B lend, l ib  ...........
R oyal B lend ...........................
R oyal H igh  G rade  ...............
S u p e rio r B lend .....................
B oston  C om bina tion  .............

D is tr ib u te d  by  Jud so n

G rocer Co., G ran d  R ap ids; 
L ee & C ady, D e tro it;  S y­
m ons B ros. & Co., S ag i­
n aw ; B row n, D av is  & W a r ­
ner, J ac k so n ; G odsm ark , 
D u ran d  & Co., B a ttle  
C reek ; F le lb ach  Co., T o ­
ledo.

P R O V IS IO N S .

The only
5 c

C leanser
G uaranteed to  

equal the 
best l tc  kinds

8« - C A N S - $2.8«

A pex H a m s .......................
A pex B a c o n .....................
A pex L a rd  .....................
E x ce ls io r H a m s  .............
E x ce ls io r B a c o n .............
S ilv er S ta r  L a rd  ...........
S ilver S ta r  L a r d ...........
F am ily  P o rk  ...................
F a t  B ack  P o rk  .............

P r ice s  q u o ted  upon a p p li­
c ation , H am m ond , S tan d ish  
& Co., D e tro it, M ich.

SOAP
L a u tz  B ro s .’ & Co.

A cm e, 30 b a rs  ........... 4 00
Acm e, 25 b a rs , 75 lbs. 4 00 
A cm e, 25 b a rs , 70 lbs. 3 80
A cm e. 100 cake* ____ 3 20
B ig  M as te r, 100 b locks 4 00 
C ream  B orax , 100 cks 3 85
G erm an  M o ttled  ___  3 15
G erm an  M ottled , 5 bx. 3 15 
G erm an  M ottled , 10 b. 3 10 
G erm an  M ottled , 25 b 3 05 
L a u tz  N a p h th a  100 ck. 3 85 
M arseilles, 100 cak es  6 00 
M arseilles, 100 cks 5c 4 00 
M arseilles, 100 ck  to il 4 00 
M arseilles, % box to il 2 10

P ro c to r  & G am ble Co.
Lenox ..........................  3 20
Ivory , 6 oz....................  4 00
Ivory , lo  oz..................  6 75
S ta r  .................................. 3 35

T rad e sm a n  Co.’s  B ran d  
B 'a c k  H aw k , one box 2 50 
B lack  H aw k , five bx s  2 4o 
B lack  H aw k , te n  bxs 2 25

A. B. W ris ley
Good C heer ................. 4 00
Old C o u n try  ............... 2 40

S A FE S

F u ll line  of Are a n d  b u r­
g la r  p ro o f s a fe s  k e p t In 
s to ck  b y  th e  T rad esm an  
C om pany. T h ir ty -f iv e  sizes 
a n d  s ty le s  on h a n d  a t  a ll 
tim es—tw ice  a s  m a n y  sa fes  
a s  a re  c a rrie d  by  a n y  o th e r  
house  in th e  S ta te . I f  you 
a re  u n ab le  to  v is it  G rand  
R ap id s  a n d  Inspect th e  line 
personally , w rite  fo r  q uo ­
ta tio n s .

Soap Powders
A rm o u r’s .......................  3 70
B a b b itt’s 1776 ............. 3 75
Gold D u st, 24 la rg e  ..4  30 
Gold D ust, 100 sm all . .3  85
K irko line, 24 4 tb ........... 2 80
L a u tz  N a p h th a  60s . .2  4o 
L au tz  N a p h th a , 100s 3 75
P e a rh n e  .........................  3 75
R oseine .........................  3 5o
Snow  Boy, 24s fam ily

size .............................  3 75
Snow  Boy, 60 5c ......... 2 40
Snow  Boy, 100 5c ___ 3 75
Snow Boy. 20s ........... 4 00
W isdom  .........................  3 30

Soap C o m p o u n d s  
Jo h n so n ’s F in e , 48 2 . .3  25 
Jo h n so n ’s X X X  100 5c 4 00
R ub-N o-M ore  ............. 3 85
N ine  O’clock ............... 3 50

Scouring
Sapolio. g ro ss  lo ts  . .  9 50 
Sapolio, h a lf  gro. lo ts  4 85 
Sapolio, s ing le  boxes 2 40
Sapolio, h an d  ........... 2 40
Scourine, 50 cak es  . .  1 80 
Scourine, 100 cakes  . .  3 50

Conservative Investors Patronize
Tradesman Advertisers --- --------------- .-• ________

Public Seating for all Purposes
World's Largest Exclusive Manufacturers 

Church Furniture of Character
Being the only exclusive designers and builders of 

Church Furniture we are known as an authority on this 
subject. Your building committee should have our 
book Y-4.

American Steel Sanitary Desks
Built of steel to withstand strain. All parts are electric welded into on 
indestructible unit. Your school board should have our illustrated book B-C.

Motion Picture Theatre Seating
Highest in quality. lowest in price. World’s largest manufacturers of exclusive designs in 
opera chairs. Send floor sketch for FREE SEATING PLAN and book B-C-l.

i  r f l K n i f f l F D  We specialize Lodge. Hall and
1 U i l M i l U i f C  Assembly seating. Our long 

, . , , experience has given us a
knowledge of requirements and how to meet them. Many styles in 
stock and built to order, including the more inexpensive portable chairs 
veneer assembly chairs, and luxurious upholstered opera chairs. Write 
for book B-C-2

American Seating Company
218 S. Wabash A ve., Chicago

Grand Rapids N e w  Y o rk B o s to n Philadelphia
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BUSINESS-W ANTS DEPARTM ENT
A dvertisem ents inserted under this head for two cents a word the first insertion a n d  one  c e n t  a  w o rd  fo r  e a c h  s u b se q u e n t 

- continuous insertion. No charge less than  25 cents. Cash must a c c o m p a n y  a ll o rd e rs .

B U SIN E S S C H AN CES.

$1,400 w ill bu y  s to ck  of g ro ce rie s  a n d  
fix tu res, w ell loca ted  in b e s t c ity  in  S ta te  
of M ichigan. A d an d y  p ro position  fo r 
m an  a n d  w ife. R en t cheap. N ice liv in g  
room s above  sto re . A ddress  J . M. Wood,
F lin t, M ich._____  ___________________ 768

Odds A nd E n d s  Sale—M r. M erch an t:
If you h av e  a n y  odds a n d  ends, s t ic k ­
ers, a r tic le s  th a t  d o n ’t  sell, m y  te n  day  
au c tio n  c lea ran ce  sa le  w ill tu rn  th e se  
in to  m oney, w ill in c rease  y o u r m on th ly  
b usiness, leave y o u r s to ck  c lean  and  
fre sh  a n d  b rin g  you a  lo t of new  c u s ­
tom ers . A ll co rrespondence  free . W . D.
H am ilto n , G alesburg , 111.____________ 767__

No Sale! N o C harge! H av e  sev e ra l 
bu y ers  fo r sm all s to res. S end  fu ll d e ­
scrip tio n . L eon A. K olvoord, A llegan,
Mich._________________________________ 766

F o r Sale C heap—M y e n tire  p ro p erty , 
co n sis tin g  of house an d  s to re , s to ck  g ro ­
cerie s  an d  fix tu res, % ac re  lot, som e 
fru it,  .ap p le , cherry , g ra p e  a n d  b e rrie s , 
ch icken  house an d  p a rk , an d  w ood house 
o r w ill sell g ro ce ry  s to ck  sep a ra te . N ice 
location . A ddress I. T. B abcock, F r e e ­
p o rt, M ich. 764

F o r Sale—Stock shoes  a n d  sm all line 
m en’s and  w om en’s fu rn ish in g s  in live, 
g ro w in g  N ew  Y ork S ta te  c ity  of 18,000. 
S tock  an d  fix tu res  in v en to ry  a b o u t $3,000. 
G ross sa le s  p a s t  y ear, o v e r $12,000. Good 
o p p o rtu n ity  fo r h u s tle r. R en t re a so n ­
able. C. B. L aw to n , G lens F a lls , N  Y.
_______________________________________ 763

G all S tones—B ilious colic is re s u lt;  no 
ind igestion  a b o u t i t ;  y ou r p h y s ic ian  can  
n o t cu re  you; only one rem ed y  know n 
on e a r th ;  free  booklet. B raz ilian  R em edy  
Co.. Box 3021, B oston , M ass. 762

C ash m ea t m a rk e t a n d  g ro ce ry  d e ­
p a rtm e n t, w ell equipped w ith  m ach inery . 
W ill sell fo r  50c on d o lla r from  o w n e r’s 
in v en to ry  to  se tt le  e s ta te . E . S. D art, 
A d m in is tra to r, 74 S ou th  D ivision  Ave., 
G rand  R ap ids, M ich. 760

F o r Sale—H o te l, liv e ry  a n d  p o ta to  
cellar. $4,000 cash  o r w’ill exchange  fo r 
m e rch an d ise  s to ck  up  to  $6,000 an d  p ay  
difference. A ddress No. 759, c a re  T ra d e s ­
m an. _____________ 759

R educe yo u r s to ck  before it d e p re ­
c ia te s  in value. W o g e t you th e  m oney 
and  s tre n g th e n  yo u r tra d e  a t  th e  sam e 
tim e. W rite  u s  if  you w a n t to  sell or 
reduce  stock . A ddress  M ich igan  Sales 
Co., c a re  T rad esm an . 757

F or Sale—C lean s to ck  of shoes and  
g e n t’s fu rn ish in g s , invoice a b o u t $2,500. 
C heap  re n t. B usiness  p ay in g  well. 
Tow n of 1,400, ab o u t 25 m iles from  S a g ­
inaw . O w ner h a s  o th e r  business  in te r ­
ests . A ddress P . O. Box 137, C hesan ing ,
M ich.____________ *_________'___________755

F o r Sale—One L an s in g  a u to m a tic  
s te a m  engine, one eng ine  8 x  10 fo r  d r iv ­
ing 20o lig h t d ynam o; tw o  good s team  
bo ilers; one w a tch m an ’s clock; 350 fee t 
of hose an d  all k inds of m ach in ery  a n a  
sh a ftin g . E n q u ire  of th e  F ree m a n  M an ­
u fa c tu rin g  Co., K a lk ask a , M ich. 754 

F o r Sale— Stock g roceries, som e d ry  
goods, w ith  o r w ith o u t bu ild ing . D oing 
$20,000 yearly . W ill co n sid e r sm all fa rm  
n e a r  city . A ddress No. 769, c a re  T ra d e s ­
m an. 769

F o r  Sale—Stock  of d ry  goods, shoes, 
g ro ce rie s ; sm all tow n in  good fa rm in g  
co u n try . E s ta b lish ed  te n  y e a rs  a n d  have  
good tra d e . S tock  a n d  fix tu res  in v en to ry  
a b o u t $6,000, w hich  can  be reduced . A 
sp lend id  o p p o rtu n ity . Good rea so n s  fo r 
selling . A ddress H a rd in g  & C om pany, 
M orley. M ich. 750

F o r Sale—S tock  g ro ce rie s  in live tow n 
of 2,000 in h a b ita n ts . In v en to rie s  $3,500. 
R eason fo r  selling, w ish  to  m ove to  a n ­
o th e r  S ta te . A ddress No. 747, c a re  M ich­
igan  T rad esm an . 747

F o r Sale—One of th e  b e s t h a rd w a re  
s to ck s  in S o u th e rn  M ichigan, in v e n to ry ­
ing  ab o u t $5,500. W ill m ake  te rm s  to  
th e  r ig h t p a rty . N o old stock . A ddress 
No. 746, c a re  M ich igan  T rad esm an .

•____________________________746
W e w ill biiy  fo r cash , odd v e sts  tak en  

from  m en ’s su its , m en ’s co a ts  an d  vests , 
odd co a ts  of a n y  sty le , a lso  m en 's , w om ­
e n ’s a n d  ch ild ren ’s shoes. R o b erts  Sales 
Co.. 10-12 C rosby St., N ew  Y ork. 744

F o r Sale—Stock  of m en ’s, w om en 's  
a n d  ch ild ren ’s shoes fo r 90c on th e  dollar. 
All new  goods. F red  K aerch e r, H u tc h in ­
son, M inn. _________________743

F o r  Sale—L arg e  safe , M osler screw  
door, b u rg la r  p roo f m oney ch est, 24 x  24 
x 20. ou tside , w ith  tr ip le  tim e  lock e n ­
closed in fire p roo f case , 70 x  62 x 40. o u t­
side. U sed  a  few  m on ths . C ost $1,500. 
$650 ta k e s  it. W . H . F e tte rs ,  P ly m o u tn , 
Ohio._______________________  742

F o r  Sa le—D ru g  s to re  in  good to w n  of 
e ig h t hun d red , in  fine fa rm in g  co m m u n ­
ity . W ill invoice ab o u t e ig h t o r n ine  
hundred . W ould  ta k e  p a r t  c ash  and  
b a lan ce  on tim e . J . H . H u tch in g s , B a n ­
cro ft, M ich. 741

$25 to  sell y o u r fa rm  o r  b u siness . G et 
o u r p roposition  o r lis t. P a rd ee , T ra v -

-e C ity , M ich._________ _____ ______740
A  good open in g  in a  co u n ty  s e a t  tow n 

of 1,800 pop u la tio n  fo r a  d ry  goods, 
lad ies ’ re a d y - to -w e a r  goods, etc. s to ck ; 
a n  u p - to -d a te  s to ck  w ith  h u s tle rs  w a n t­
ed; a  fine room  can  be leased  a f te r  J a n . 
1. 1914; only  one good s to re ; la rg e  t e r ­
r ito ry  to  d ra w  tra d e  fro m ; th r i f ty  A m er­
ican  fa rm rs . A d d ress  A. D. Lem m on,
G u th rie  C en ter, Iow a.______________ 738

F o r Sale o r T rad e—768 s h a re s  s to ck  in 
a  jo b b in g  house in  St. P au l, M inn., doing  
a  good b u siness . B ook va lue , $5050. W ill 
tra d e  fo r  M ich igan  lan d  un incum bered . 
W ill consider n o th in g  incum bered . A d­
d ress  C. W . E lston , D uiith , M inn. 737 

G rocery  an d  m a rk e t in  D enver, Colo.; 
live one; $2,000. W rite  W ash in g to n  M ar­
k e t an d  G rocery. 701 E . 22nd Ave., D en-
ver, Colo. __________________  735

W an ted —M erch an d ise  s to ck s  in  e x ­
ch an g e  fo r choice P ecos  V alley, T exas, 
ir r ig a te d  land . S co tt L ane , S p ringport,
M ich. ______________________________ 661

D ru g  s to ck  an d  fix tu re s  fo r sa le  cheap  
if sold a t  once. W hole  o r p a r t  in te re s t  
on c o n tra c t. L o ca te  to  su it. R usse ll B.
T h ay er, S ag inaw , M ich. ___________ 753

W an ted —Six cash  ca rr ie rs , 25 ft. h a rd ­
w a re  sh e lv in g  w ith  d raw ers . O ne com ­
p u tin g  g ro ce ry  scale , one coffee mill, 
W . J . G onderm an , Low ell, M ich. 751

Good O p p o rtu n ity  F o r  R e ta il S to re— 
W an ted , th e  r ig h t  m an  to  open a  fu rn i­
tu re  s to re  in th re e  s to ry  b rick  b lock; 
a  b ra n c h  house  o r a n  in s ta llm e n t house 
w ould pay . W rite  fo r p a r tic u la rs  to  Geo. 
W . M uth  &  Son, No. 5 O pera  H ouse,
N ew ark , N . Y._______________________ 752

G rocery—F o r sa le ; no  tra d e s ;  g roce ry  
an d  m e a t b u s in ess  in  good co u n ty  sea t 
tow n  in  N e b ra sk a ; a n n u a l sales , over 
one h u n d red  a n d  fifty  th o u san d  do lla rs; 
b e s t o p p o rtu n ity  in  th e  s ta te  fo r a  live 
m an . C. M. T ay lo r, C olum bus, N eb.

__________________ 728
F o r Sale C heap—960 ac re s  of th e  finest 

sp ru ce  in th e  s ta te  of Colorado, fo u rteen  
m iles from  B ou lder; a lso  a  solid section  
of oak  tim b e r in  S h a rp e  C ounty , A rtian - 
sas. N. E m erso n , 703 M etro p o litan  L ife 
Bldg., M inneapolis, M inn. 727

M erch an ts  R ig h t Now! T im e flies; look 
fo rw ard , n o t b ack w ard . S ales of every  
desc rip tio n . G ig an tic  m oney ra is in g , re ­
duc tion , d isso lu tion , rem oval, pub lic ity  
and  closing  o u t sales . C onducted  by A.
B. C looney & Co., P ro g re ss iv e  M erch a n ­
dise  Salesm en, 908 G re a t N o rth e rn  B ldg.. 
Chicago. 724

F o r Sale—G rocery, flour an d  feed sto re , 
c en tra lly  loca ted , low  re n t, in  u p -to -d a te  
tow n of 2,000 in h a b ita n ts . S tock  will 
invoice ab o u t $6,000. H a s  m ade  p re sen t 
ow ner $1,5,000 in  p a s t  s ix  y ea rs . A ddress 
No. 722, c a re  M ich igan  T rad esm an .

__ 722^
F o r  R en t—T h e  D ye B uild ing , N. W . 

C orner M ain  a n d  5 th  S ts ., D ay ton , Ohio. 
F r6 n tag e , 50 ft. on M ain, 125 ft. on 5th. 
F lo o r space, a b o u t 50,000 sq. ft. B est 
co rn e r  in  th e  c ity  fo r  a  d ry  goods an d  
d e p a r tm e n t s to re . S ix  s to rie s , w ith  
c em en ted  b asem en t. S team  h e a ted ; e lec ­
tr ic  lig h ted ; tw o  e le v a to rs ; ja n i to r  fo r 
h e a tin g  p lan t. N ow  occupied  an d  h as  
b een  fo r  th e  p a s t  ten  y e a rs  fo r  th e  sale  
of fu rn itu re , rugs , w all p ap er , e tc . W ill 
lease  fo r  a  te rm  o f y ea rs . P ossession  
w ill be  g iven  a t  ex p ira tio n  of p re sen t 
lease , M arch  1, 1914. A ddress  W . W or-
m an , D ayton , Ohio.__________________ 713

S afes  O pened—W . L. Slocum , safe  e x ­
p e r t  an d  locksm ith . 97 M onroe Ave., 
G rand R apids. M ich. 104

P a r tie s  w ho have  $100 o r  m ore to  in ­
v e s t in  m on th ly  p a y m e n ts  w ill le a rn  of 
a  w onderfu l o p p o rtu n ity  by  a d d re ss in g
C. D. N o rris , M ayo, F la .______ ______698

N otice—If  you w a n t c ash  fo r y ou r
s to ck  of m erch an d ise , w rite  to  th e  M er­
c h a n t’s A uction  Co., R eedsbu rg , W is.,
it  w ill pay  you._____________________ 655

F o r Sale—Stock  of g e n e ra l m e rc h a n ­
dise, Invoicing  be tw een  $4,000 a n d  $5,000, 
in  tow n  of 400 in h a b ita n ts . Good f a rm ­
in g  co u n try . R un  ped d lin g  w agon  on 
th e  ro ad s  five d ay s  in  th e  w eek. R ea ­
son fo r selling , poo r h ea lth . A ddress
No. 712, care  T rad esm an .___________712

F o r S*ale— $7,000 s to ck  c lean  m ercan - 
d ise  (g en era l), ex cep tin g  g roceries. B u s­
iness  e stab lish ed  th ir ty -f iv e  y ea rs . -Tow n 
3,000 rich  M ich igan  b e an  sec tion . Only 
one com petito r. R ig h t m an  can  m ake  
g ra n d  clean  up. M ust sell a t  once a t  
p rice  fo r cash  o r good secu rity . A d­
d re ss  No. 689, c a re  M ich igan  T rad esm an .

689
F o r Sale—D en ta l p ra c tic e  an d  o u tfit in 

c ity  of 40,000. D oing good b u siness . B a r ­
g a in  if ta k e n  a t  once. A ddress D en tis t,
Box 118, L an sin g , M ich.____________708

F o r Sa le—S to ck  of boo ts  a n d  shoes in 
a  good live tow n, good fa rm in g  c o u n try  
su rro u n d in g . S tock  a n d  fix tu res  will in ­
v e n to ry  $5,000. M ust sell a t  once. A d­
d ress  No. 656, c a re  T rad esm an . 656

F o r Sale—E sta b lish ed  h a rd w a re  b u s i­
ness, en joy ing  good tra d e , a t  T ex as  C ity, 
T ex as; n ece ssa ry  cash  conside ra tion  
$5,000, b a lan ce  te rm s . Ill h e a l th  com ­
pels sale. F o r  p a rtic u la rs  ad d re ss  J . M. 
S heers. ___________________690

F ree  fo r s ix  m on ths , m y spec ia l offer 
to  in tro d u ce  m y  m ag azin e  “ In v e s tin g  
fo r p ro fit.” I t  is w o rth  $10 a  copy to  
anyone  w ho h a s  been  g e ttin g  poo re r 
w hile th e  rich , r ich e r. I t  d e m o n s tra te s  
th e  rea l e a rn in g  pow er of m oney an d  
show s how  anyone, no m a tte r  how  poor, 
can  acq u ire  riches. In v e s tin g  F o r Profit 
is  th e  only p ro g ressiv e  financ ia l jo u rn a l 
pub lished . I t  show s how  $100 grow s to  
$2,200. W rite  now  an d  I ’ll send  i t  s ix  
m o n th s  free . H  L. B arb er , 433, 28 W . 
Jack so n  B lvd.. C hicago._______  448

W an ted —S tock  of g en e ra l m erchand ise , 
d ry  goods o r shoes. A ddress O. G. P rice , 
M acom b, 111._________________________618

M erch an ts  P lea se  T a k e  N otice! W e 
have  c lien ts  of g ro ce ry  stocks , g en eral 
s tocks , d ry  goods s tocks , h a rd w a re  stocks, 
d ru g  stocks. W e have  on o u r lis t a lso  a  
few  good fa rm s  to  ex ch an g e  fo r such  
stocks. Also c ity  p ro p e rty . If  you w ish 
to  sell o r ex ch an g e  y o u r bu s in ess  w rite  
us. G. R. B usiness  E x ch an g e . 540 H o u se ­
m an Bldg.. G rand  R apids. Mlchu.___  859 

F o r  Sale—B es t lad ie s ’ re a d y -to -w e a r  
an d  fu rn ish in g s  s to ck  in  th e  b e s t c ity  
of 3,000 pop u la tio n  in  M ichigan. I n ­
v en to ry  a b o u t $5,000. N o old d ead  n u m ­
bers. A b a rg a in  if ta k e n  a t  once. A 
m em ber of th e  fam ily  m u s t hav e  a  
change  of c lim ate . In v e s tig a te . A ddress 
No. 705, care  M ichigan T rad esm an . 705

I  pay  cash  fo r s to ck s  o r p a r t  s tocks  
of m erch an d ise . M u st be  '•heap. H. 
K aufer, M ilw aukee, W ls. 92

C ash fo r y o u r bu s in ess  o r p ro p erty . I 
b ring  b uyers  an d  se lle rs  to g e th e r. N o 
m a tte r  w h ere  loca ted , if you w a n t to  buy, 
sell o r exch an g e  a n y  k ind  of bu sin ess  o r 
p roperty , w rite  m e. E s ta b lish ed  1881. 
F ran k  P. C leveland, R ea l E s ta te  E x p e rt. 
j.261 A dam s E x p ress  B ldg., C hicago, 111.

___ 326
W ill pay  cash  fo r s to ck  of shoes an d  

rubbers. A ddress M. J . O., c a re  T ra d e s ­
m an. 221

Look H e re  M erchan ts! You can  col­
lect all your old g iven  up acco u n ts  y o u r­
self by ou r new  plan . E nclose  s tam p  fo r 
sam ple  an d  fu ll p a rtic u la rs . P ek in  Book
Co., D e tro it, M ich. ____ 512

H en ry  N oring , R eedsburg , W is., e x ­
p e rt m erch an d ise  au c tio n ee r and  au th o r 
of T he  S ec re t of S uccessfu l A u c tio n eer­
ing, closes out o r reduces s tocks  of m e r­
chand ise . W rite  fo r d a te s  an d  in fo rm a­
tion. 336

H E L P  W A N T ED .

S alesm an  W an ted —In Ohio, Ind iana .
Illinois, Missou r i and  Iow a tc> hand le  th<
A cm e all m et; il w e a th e r  s trip . Goo<
side line. One m e rc h a n t in every  towi
will tak e agen cy. L iberal com m ission
No collet■ting. Sm all sam ple. Acini
Sales Mfg;. Co., C airo, 111 765

P erm am ant pcisition  fo r g r ocery sales
m an in  a ou n try• an d  re so rt t:own. Stati
w ag es  e>cpectei1 and  expe rienee had
1 .e lan d ’s D epar tm e n t S to re Co., Sauga
tuck , M ich.

D ru g g is t of 40 y e a rs ’ experience  w ants  
position  in M ich igan  as  m an ag er p re ­
ferred . D ru g g is t, c a re  T rad esm an . 770

Y<lung  m en tjf  abilitiy  am 1 h o n e sty.
w an tin g  to  eng!lge  in bi isinesis a n d  1:ake
full charge, w ri te  us. M ust have  té p ­
i tal an d  exper ienee. Sa f e in v esto ie n t
guairan teed . A ddress. Michijgan £alus
( ' 0 .. c a re  T rade sm an . __756__

Y<aung m an. good haib its, experiim ee
not necessary . to sell ;paints,. oils. d is­
infe c ta n ts , etc. S a la ry o r c•otnmissñon.
Larige profits at;id s te a d j• wo riiL. W e will
belt1 you. The A lca traz Comftan y , ItAch­
morid, Va. 7 ei

W an ted —An experienced  g roce rym an  to 
tak e  charge, a lso m oney to  in v est in th e  
b u s in ess  of th e  g roce ry  d ep a r tm e n t of 
o u r d e p a r tm e n t s to re . A good chance  for 
a  live w ire. A ddress No. 659, care  
T rad esm an . 659

W an ted —C loth ing  sa le sm an  to  open an  
office and  ta k e  o rders  for th e  best th e re  
is  in ta ilo rin g . An ac tiv e  m an is c e r­
ta in  to  s tab lish  a very  lu c ra tiv e  b u s i­
ness w ith  th is  line. W rite  fo r In fo rm a­
tion . E . L. Moon, G eneral A gent, C olum ­
bus, Ohio. 591
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FIGHT TO THE LAST DITCH.

Kalamazoo Grocers Determined to 
Resist New Law.

K alam azoo, Jan. 13—D eterm ined  to 
fight to  the last ditch the m em bers 
of the C om m on Council responsible 
fo r the  adoption  of the am ended 
w eigh ts and m easures ordinance, 
opponents of the  new law, are 
c ircu la ting  petitions am ong the 
business m en of K alam azoo in v igo r­
ous p ro tes t to  the obnoxious ru ling  
m ade by the alderm en. T he retail 
m erchants affected by the new o r­
dinance refuse to  give w ay to  the 
Council and will stand ready to  fight 
the first a ttem pted  prosecu tion  to  a 
finish even if th a t be the Suprem e 
C ourt.

I t  is understood  th a t over $1,000 
has been enthusiastically  subscribed 
by different re ta il m erchants to  fight 
the first case.

Section 15, if enforced, would place 
the m erchan t’s, business practically  in 
the hands of his clerk, and accord­
ing to  an article , in a certain  paper, 
the city a tto rn ey  there, if he w as 
co rrectly  quoted, sta ted  th a t the o r­
dinance was not m eant as a slap 
against the honesty  of the m erchan t 
necessarily, but he th o u g h t a g reat 
m any of their clerks w ere careless in 
th e ir weighing, o r w ords to  th a t ef­
fect, and the  o rdinance would m ake 
the clerks m ore careful.

T he ordinance requ ires the seller to  
a ttach  to  every article , m erchan­
dise o r com m odity sold by w eight o r 
m easure, w here sai darticle , m erchan­
dise o r com m odity  is delivered to  any 
place o th er than  the place in which 
said article , m erchandise o r com m od­
ity  is weighed, and also requires the 
person delivering  the sam e to  de­
liver w ith said articles, m erchandise 
o r com m odity, a bill which shall con­
tain  the nam e of the seller, and the 
a r t ’cle, m erchandise o r com m odity so 
sold and delivered, and the w eight 
o r m easure of said article, m erchan­
dise o r com m odity, to g e th e r w ith the 
price charged th ere fo r; said bill to  
be signed by the person  w eighing or 
m easuring  the  same.

E viden tly  the seller s ta ted  in Sec­
tion 15 of said ordinance m eans the 
m erchant, and the person  w eighing 
or m easuring  the same would neces­
sarily m ean the m erchan t if he did 
the m easuring  or weighing, o r his 
clerk if the same w as m easured  or 
weighed by him. T he m erchants are 
cognizan t of the fact th a t their clerks 
and em ployes do a t tim es get careless, 
and especially at tim es w hen they are 
v e r”  busy, and w hen the  public are 
dem anding their goods, and w hen cus­
tom ers are crow ding to  be w aited on 
first. T he ordinance would require 
the seller, (who is the m erchant m eant 
in the o rdinance) to  see to  it p e r­
sonally  th a t every article  of m erchan­
dise o r com m odity sold and delivered 
has a ttached  th ere to  a bill as herein­
before m entioned, and if he did not 
see to  it personally  and tru sted  to  his 
em ployes to  do it for him, o r the de­
livery m an, w ho m ight be a delivery 
m an em ployed by several m erchants, 
o r in case any one of these  persons 
in his absence "from the s to re  neg­
lected to  a ttach  the bill as required 
by the ordinance, no m atte r how care ­
fully the goods w ere w eighed, the 
seller, (the  m erchan t) would be com­
pelled to  rem ain a t his sto re  all the  
tim e and not leave even for the  p u r­
pose of going to  his m eals, unless 
he could absolutely rely upon all of 
his help a t all tim es.

T h e  m ost dangerous resu lt about 
the ordinance, to  say no th ing  about 
the annoyance it will cause the m er­
chan ts by reason  of the ex tra  w ork, 
is th a t it will place a doubt in the 
n rn d s  of the public as to  the honesty  
of said m erchant, in case any m er­
chant, who is absolu tely  on the square, 
happens to get caught by reason 
of the negligence of his clerks, or 
the oversigh t of the delivery m an, or 
the negligence of the delivery m an in 
seeing to  it th a t the bill is a ttached

as required by the ordinance, and in 
case of the m erchan t’s a rre s t and  p ro ­
secution in court, even though  a 
court or ju ry  shall acquit him, and 
there  would be no question  bu t th a t 
the m erchan ts w ho w ere a rrested  for 
a violation  of th is  ord inance, would 
lose hundreds of do lla rs’ w o rth  of 
business even though  they  w ere ab­
solu tely  innocent of any w rong-doing. 
T o  be a rrested  fo r a non-com pliance 
of the w eights and m easures o rd i­
nance would imply to  the  public m ind 
th a t the m erchant w as doing a  dis­
honest business, and a m erchan t m ight 
be absolu te ly  honest and ye t have his 
business ruined th ro u g h  the opera­
tion of said ordinance.

T he ordinance places the  m er­
ch an ts’ business in the  hands of o th ­
ers to such an extent that a dis­
charged em ploye m ight on the  day he 
w as discharged, o r before tne  tim e 
his discharge took  effect, do the  m er­
chant hundreds of d o lla rs’ w o rth  of 
dam age by neglectin'* to  do the th ings 
the ordinance requires, o r changing 
the figures on som e one else’s sale 
bill, and a llow ing it to  go out over 
the other clerk’s signature. The o r­
dinance would open the  way to  the 
discharge of honest, popular em ­
ployes, by a jealous o r d ishonest em ­
ploye w ho m ight w ant his position. 
O n the o th er hand, in case of a dis­
honest m erchant, the ordinance w ould 
not be a sure preventive of d ishon­
esty, no r would it furn ish  the evidence 
to  convict the righ t pa rty  in all cases. 
A fter the m erch an t’s scales had once 
been fixed and passed upon by the 
w eights and m easure official, it would 
be an easy m atte r for the m erchant, 
w ithout the know ledge of the clerks, 
to  change his scales for the day, o r 
p art of the  day, by using  a different 
w eight or in som e o th er respect, and 
thus m ake it possible fo r the  m er­
chan t to  steal from  the public, and 
his innocent clerks would know  n o th ­
ing of it, and they  would be certify ing  
to  w hat they  believed co rrec t w eights, 
while, in fact, the d ishonest m erchant, 
th rough  his scales, w ould be p u tting  
one over on his clerks.

T he ordinance allows the cash deal­
er, w ho does no t deliver, o r the dealer 
w ho does not deliver, to  do business 
w ithout being governed by the o rd i­
nance. T h e  m erchan t w ho accom ­
m odates the  public, is put to  all th is 
ex tra  expense and trouble, because 
he is good enough and  kind enough 
to  carry  the  public on his books from  
m onth  to  m onth , and a num ber of 
them  fo r m onths a t a time. I t  hardly 
seem s fair th a t the  dealer who de­
livers his goods should be required  to 
do that, which the dealer who sells 
for cash, or the dealer w ho sells at 
his sto re  and does not deliver, is not 
com pelled to  do. U nder the ordinance 
it m akes no difference if the goods 
are purchased and paid for a t the 
sto re  if the  parties purchasing  desire 
the goods delivered, even though  he 
is p resen t and sees the goods weighed 
and m easured  and put up, a bill m ust 
go w ith the goods to  their destination  
and the seller (the  m erchan t) m ust 
see to  it th a t the bill is a ttached , and 
the clerk m ust see to  it th a t the bill 
is attached, and if the order is com­
posed of several d ifferent articles re ­
qu iring  d ifferent clerks to  weigh, 
m easure and  pu t up the sam e, it would 
require e ither a slip fo r each p a rt of 
the o rder th a t each particu la r clerk 
puts up, o r it would require a passing  
from  one clerk to  the  o th er clerks 
the first c lerk’s o rd e r book, and if 
th is last has to  be re so rted  to, it will 
m ake a g rea t deal of w ork  in the of­
fice, and if the  different clerks are 
obliged to keep and use their respec­
tive o rd e r books, the num bering  of 
the cu stom er’s duplicate slips will not 
correspond  in num erical o rd e r w ith 
the book th a t is kept by the m erchant, 
and th is will m ake trouble  and con­
flict w hen the custom er a ttem p ts  to 
figure up his slips fo r the purpose of 
m aking se ttlem en t a t the end of the 
m onth  o r c redit period, unless the 
m erchant changes his system  of keep­
ing a record  of his business. O f

course, this would not be the case 
with every merchant, because their 
systems of doing business are not all 
alike.

I t  w ould be very  annoying, indeed, 
fo r th e  m ilkm an, o r his delivery m an, 
to  be obliged to  leave w ith  every o r­
der of milk, cream , etc., th a t he de­
livers to  each of his custom ers, a bill, 
as the o rdinance provides. Ju s t th ink  
of the annoyance th a t it w ould cause 
him, as a g rea t deal of the  m ilk is 
left e ither on the  fro n t o r  back porch  
of the  houses in the n igh t time, or 
a t  least a  long tim e before the  occu­
pan ts are  up, and it w ould be a h a rd ­
ship to  require of said m ilkm an or 
h is delivery m an, to  m ake ou t the  bill 
required  by the  ordinance, fo r the  
reason  th a t it w ould have to  be done 
a t  the  tim e of delivery and a g rea t 
m any tim es w hen the w eather was 
bad and cold, as he w ould no t know  
how  m uch m ilk o r cream  the custom er 
w an ted  until he a rriv ed  a t the house, 
and took  up the ticke ts left to  cover 
the am ount of m ilk, cream , etc., w an t­
ed, o r the  o rd e r left fo r sam e in w ha t­
ever form  it m igh t be.
,T he ordinance is draw n from  the 
w ro n g  view point, and will w ork  m ore 
harm  than  good to  the re ta il com m u­
nity. R etail G rocers.

What Have You to Sell?
W ritte n  fo r th e  T rad esm an .

T he w orld  w a n ts  and is w illing to  
pay well for first class p roducts . W h at 
have you to  offer? Is it farm  o r g a r­
den p roducts fo r food? Is  it m ateria l 
fo r c lo th ing  o r shelte r?  Is it m anu­
factured  goods? O r is it labor m e­
chanical skill, salesm anship , fidelity, 
endurance, to  plan, to  teach, to ad­
vise, to  lead or to  judge?

F ind out w hat you have in any of 
these lines; find out how to  develop, 
to  increase and to  perfec t w hat you 
possess; and then  find the  m arket. 
F ind  a m ark e t w here you m ay obtain 
fu llest com pensation, no t only in m on­
ey bu t in p leasure, in sa tisfaction , 
in the  realization  of usefulness, in 
having served the b e s t’ in te res ts  of 
y our fellows. E. E. W hitney.

Butter1, Eggs, Poultry, Beans and Po­
tatoes, at Buffalo.

Buffalo, Jan . 14— C ream ery bu tte r, 
fresh  26@34c; dairy, 22@ 28c;’poor to  
good, all kinds, 16@22c.

Cheese — N ew  fancy 16j4'w G'c; 
choice 15(2)15^; p oor to  com m on, 6 
fancy old 16^2@17J4c ; choice, 15@ 
15^2c ; p oor to  com m on, 6@10c.

E ggs— Choice, fresh  candled, 35@ 
36c; cold sto rage, 30@32c.

P o u ltry  (live)—T urkeys, 20@22c; 
cox, ll@ 12c; fowls, 15^>>16c springs, 
15@16c; ducks, 17@18c; dressed  chick, 
16@18c; tu rks, 20@25c; dheks, 18 
20c; fowls, 15(21170 geese, 15@16c.

B eans— M arrow  $3@3.25; M edium, 
$2.15@2.20; Peas, $2tfr)2.15; W hite  
K idney, $3@3.50; R ed K idney, $2.75@ 
3.

P o ta to es—75@80c per bu.
R ea & W itzig .

A Trial Balance.
I like to  th ink  th a t m y m ind is one 

which m akes a trial balance each 
night, and squares itself up. T he  
profit and loss m ay be under assets, 
o r it m ay be u nder liabilities. T h a t’s 
for the  nex t day to  overcom e or add 
to, as the case m ay be; but a t night, 
when the ligh ts are  out, and you go 
to  sleep, is the tim e for you to  put by 
the th ings of the day w hich have ir r i­
ta ted  you and realize th a t you are 
only one of the infinite num ber of 
hum an beings, and if you can’t square 
yourself w ith  yourself and m ake the 
foo tings of the  asse t and liability  col­
um n alike, it is tim e there  was a 
change. H a rry  H. Blunt.

BANKRUPTCY MATTERS.

Proceedings in W estern D istrict of 
Michigan.

G rand  R apids, J a n . 6—In  th e  m a tte r  of 
M ay n ard  & A ndrus, c lo th in g  m e rc h a n ts  
of S p a rta , th e  ad jo u rn ed  firs t m e e tin g  of 
c red ito rs  w as  held. T h e  b a n k ru p ts  w ere  
p re s e n t an d  w ere  ex am ined  b y  a tto rn e y s  
Jo h n  G. A nderson . C leland & H eald  a n d  
B oltw ood & Botw ood. C laim s w ere  a l ­
lowed a s  follow s:
F ox  R iv e r G arm en t M fg. Co.,

A uro ra , 111.............................................$33.99
W . Li. D ouglas Co., B rock ton , M ass. 42.00

T he final re p o rt a n d  a cco u n t of C harles  
J . R ice, receiver, w as  considered  a n d  
allow ed. H e a r in g  th e n  a d jo u rn ed  w ith ­
o u t day.

Jan . 7—In th e  m a t te r  of O liver J . Cook, 
g en era l s to re , G rand  R apids, th e  final 
m ee tin g  of c red ito rs  w as  held. T he  
b a n k ru p t w as re p re sen te d  by  R ogers  & 
R ogers: c re d ito rs  by  B en M. C orw in. 
C laim s were; allow ed  as  follow s:
R enfro  B ros., C hicago .....................$ 31.50
G rand  R ap id s  E lec tr ic  Co...................  5.80
A. J . B arnes , G rand  R ap id s  . . . .  112.59 
C onsum ers Ice Co., O rand  R ap ids 40.03 
C. W . M ills P a p e r  Co., G rand

R ap ids  ............................................  15.28
T h e re  w as n o t enough a s s e ts  to  pay  

a n y  d iv idend  to  g e n era l c re d ito rs  and  no 
d iv idend  w as o rdered . T he  final m ee tin g  
w as th e n  a d jo u rn ed  in d e fin ite ly  to  a llow  
a tto rn e y  fo r c re d ito rs  to  file ob jections 
to  th e  b a n k ru p t’s  d isch a rg e .

J a n . 8—In  th e  m a tte r  o f E ug en e  I>. 
T an g n ey , m e rc h a n t, L ud ing ton , th e  re f­
e ree  h a s  issued  a n  o rd e r d ire c tin g  th a t  
th e  s u rre n d e r  v a lu e  of in su ra n ce  policy 
held by  b a n k ru p t a m o u n tin g  to  $484 be 
tu rn e d  o v er to  th e  tru s te e  fo r  th e  benefit 
of c red ito rs .

J a n . 8—In  th e  m a tte r  of M ay n ard  & 
A ndrus, c lo th in g  m e rc h a n ts , S p a rta , th e  
re fe re e  g ra n te d  th e  p e titio n  of th e  
M ish aw ak a  W oollen M ills Co. fo r th e  
re c la im a tio n  of goods sold on re se rv e  
tit le  in th e  sum  of $811.96 a n d  th e  goods 
hav e  been tu rn e d  over to  p e titio n e rs .

J a n . 8—In  th e  m a t te r  of th e  I n te r ­
ch an g eab le  f ix tu r e s  Co., of G ran d  R a p ­
ids, th e  tru s te e  h a s  filed rep o rt of sa le  
of a ll th e  a s s e ts  of th e  b a n k ru p t to  Don 
A. C aw th ra  fo r  th e  sum  of $14,400 and  
th e  sa le  h a s  b een  confirm ed. T h is  s a 1 
w ill p rov ide  fu n d s  to  p a y  th e  m o rtg ag e  
in d eb ted n ess  a n d  leav e  a  b a lan ce  fo r 
g e n e ra l c re d ito rs  an d  i t  is  p robab le  th a t  
a  firs t d iv idend  w ill soon be declared .

J a n . 9—In  th e  m a tte r  of th e  G rand  
R ap ids  M oto r T ru ck  Co., th e  re fe re e  h as  
issued  an  o rd e r to  show  cau se  a s  to  
w h y  th e  tru s te e  shou ld  n o t be a u th o r-  
zied an d  d irec ted  to  sue  s tock  ho lders  fo r 
u n p a id  s to ck  su b sc rip tio n s. T he  re tu rn  
d a te  of th e  o rd e r IS s e t  fo r  F eb . 18, an d  
th e  lis t of th o se  to  be sued  includes 
som e of th e  la rg e s t an d  m o s t in fluen tia l 
b u sin ess  m en of th e  com m unity .

J a n . 12—-In th e  m a tte r  of th e  Sim pson 
A utom obile  Supply  Co., th e  re fe ree  h as  
issued  a n  o rd e r  an d  findings ho ld ing  th a t  
th e  p u rc h a se  of th e  a s s e ts  of th e  b a n k ­
ru p t did  n o t include cash  on h and , re ­
ce ip ts  from  books acco u n ts  an d  re tu rn  
p rem iu m  on fire in su ra n ce  policies, m a k ­
in g  a  re tu rn  to  th e  tru s te e  fo r  th e  benefit 
of c re d ito rs  of a  sum  of ab o u t $425.

Jan . 13—In  th e  m a tte r  of Jo h n  G old­
berg , s to n e  m a n u fa c tu re r , a t  G rand  H a v ­
en, th e  final m ee tin g  of c re d ito rs  w as 
held. T h e  re p o rt of th e  tru s te e  show s 
a s s e ts  on h an d  of th e  a m o u n t o f $52.50 
an d  th e re  n o t be ing  enough cash  on 
h an d  to  p ay  th e  a d m in is tra tio n  expenses 
th e  re fe ree  d irec ted  th a t  no d iv idend  be 
dec lared  to  g e n e ra l c red ito rs . A c e r tif i­
c a te  fav o rab le  to  th e  b a n k ru p t’s d is ­
ch a rg e  w ill be  issued.

Jan . 13-—A n in v o lu n ta ry  p e titio n  in 
b a n k ru p tc y  h a s  been  filed a g a in s t  th e  
B ailey  E le c tr ic  Co., of G rand  R apids, 
an d  th e  m a tte r  h a s  th is  d ay  b een  r e ­
fe rred  to  R eferee  W icks fo r  ad ju d ica tio n  
in th e  ab sen ce  of th e  Ju d g e  Sessions. 
T he  p e titio n  a lleg es  t h a t  th e  com pany  
is eng ag ed  in th e  m a n u fa c tu re  of se lf­
s ta r t in g  dev ices  fo r  au tom ob iles.

Don’t be the kind o f a clerk who 
goes around telling people what he 
would do if  he were running the store. 
I f  you know o f ways to improve the 
service, tell them to the boss.

I f  you have been r traveling right 
along in a beaten path year a fte r year 
in your store methods, isn’t it time 
to break away and do something differ­
ent?
_________ B U S IN E S S  C H A N C E S ._________

F o r  Sale—A shoe s to re  in a  good tow n 
of a b o u t 1,700. Good fa rm in g  co u n try . 
Good re a so n s  fo r selling . A d d ress  No. 
771, c a re  T rad esm an . 771

N ew s s ta n d  (exclusive in  v illage! 
c ig a rs  an d  con fectionery , w ith  la u n d rv  
agency . P a y in g  $100 p e r  m o n th  in  b est 
sm all tow n  in  M ichigan. W rite  Ju d g e  
ca re  T ra d e s m a n . 772

W an ted —B y a n  estab lish ed  w holesale  
an d  m a n u fa c tu rin g  house  in G rand  R a p ­
ids, a  b u s in ess  m an  w ho can  fu rn ish  
b e st of re fe ren ces  and  h a s  $5,000 to  $10 - 
000 to  in v e s t w ith  serv ices. T h is  is one 
chance  in  a  lifetim e. A n sw er a t  once to  
B-141, c a re  T rad esm an . 773

mailto:3@3.25
mailto:2.15@2.20
mailto:3@3.50


CERESOTA
Is a GUARANTEED

Spring W heat Flour
Made in Minneapolis

A Short Patent Flour Especially for 
Family Trade

Costs a Little More—But Worth It

We Have Sold This High Quality Flour 
for Twenty Years

Always Uniformly Good

JUDSON GROCER CO.
The Pure Foods House 

GRAND RAPIDS, MICHIGAN

Knowing vs. Guessing

THE SAFE WAY
This is the cheese cutter that makes it possible for you to make a profit 

on cheese instead of selling it at a loss, because you don't have to guess at 
the size piece of cheese you cut. Saves you from losing by overweight.

If you want something handsome, something that will draw the trade, 
get in touch w ith us.

QUALITY? No one questions the High Quality of the SAFE Cheese 
Cutter. All who have tried it  are well pleased and we know you would be.

Put your finger on the leak. Don't give away profits on cheese.
The best for ten years and the best to-day.
A matchless cutter at a matchless price. Made a little better than 

necessary.
The only inducement for you to buy the SAFE is to better yourself.
May we tell you more about it? W rite for prices.

Computing Cheese Cutter Company
A nderson, Ind.

Hang Out a Lanternl
“ I f  y o u  k n o w  w h ere  th e re  is a  dangerous spot in  th e  road, i t  is y o u r  

d u ty  a s  a  good c itizen  to  h an g  o u t a  red  lig h t w h e th e r  y o u  a re  paid  fo r  i t  
o r no t.”— W. L. Brownell.

I f  y o u  do n o t o w n  a  good re liab le  sa fe , a  sa fe  big enough  an d  s trong  enough  to  hold 
an d  p ro tec t y o u r  v a lu a b le  books, p ap ers  an d  cash , th e re  is a  
r ig h t dangerous spo t ah ead  of y o u  on y o u r  b u sin ess  h ig h w a y  
w h ich  y o u  a re  m ore th a n  liab le  to  fa ll  in to . T h ere  a re

Some Chances You Cannot 
Afford to Take

W h y  ta k e  th e  chance  o f losing  th o u sa n d s  of dollars, w h e n  
b y  th e  e x p e n d itu re  of a  sm all a m o u n t o f m o n ey  y o u  can  
e lim in a te  th is  chance  fro m  y o u r  b u sin ess  e n tire ly . W e can  
fu rn ish  y o u  w ith  a  firs t-c lass  sa fe  fo r  less  m o n ey  th a n  y o u  
can  b u y  e lsew here .

WRITE US TO-DAY AND WE WILL GIVE YOU FURTHER INFORMATION

GRAND RAPIDS SAFE CO. Tradesman Bldg., Grand Rapids, Mich.
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TO DEALERS ONLY—POSITIVELY NONE SOLD DIRECT TO CONSUMERS

Defiance Auto Tires and Tubes
One More Ply Than Other 

Standard Tires

3500 Mile Guarantee- 
Backed by Big Firm

Terms—60 days to pay in

Stock in Large Cities—
Ship in 24 hours

3 and 3 1/2 inch, 6 ply—4 and 4 y2 inch. 7 ply.

15%
More Proft For You

Write for Local Exclusive Agency and Discounts

F ab ric :
F in e s t  g ra d e  of com bed 

S ea  Is lan d  a n d  E g y p tian  
F a b ric  te s te d  an d  in ­
spec ted , im p reg n a t e d  
w ith  U p p er R iv e r F ine  
P a r a  R ubber, b u ilt up 
w all by  w all.

W all:
D efiance W alls  a r e  

h eav ie r th a n  o tn e r  c a s ­
ings. T hey  co n ta in  One 
More P ly  of fa b ric  and  
fr ic tio n  p e r  size th a n  
o th e r  s ta n d a rd  tire s . 
E ach  p ly  scien tifica lly  
cu red  a n d  vu lcan ized  u n ­
til th e  w all becom es one 
solid m ass.

C ushion  L ay er:
A b lend  of P u re  U pper 

R iv e r P a r a  R u b b er a p ­
plied  la y e r by  la y e r  g ives 
ru b b e r  a  zig  z ag  g ra in , 
vu lcan ized  in to  one solid 
m ass.

B re ak e r S tr ip :
Sea Is lan d  C otton  F a b ­

ric  im p reg n a te d  w ith  U p ­
p e r R iv e r F in e  P a r a  R u b ­
ber.

T h rea d :
E x t r a  th ick , a  sec re t 

b lend of P a r a  R u b b er 
an d  com pounds. V ery  
tough  an d  s till re s ilien t. 
T h is  tre a d  is a ck n o w l­
edged by  m a n u fa c tu re rs  
to  be one of th e  best, if 
n o t th e  b e s t on th e  m a r ­
ke t.

Bead:
C om bed Sea Is lan d  

C o tton  C ord filled w ith  
U pper R iv e r F in e  P a ra  
R ubber, w ith  co re  o f 
h a rd  ru b b e r o r s tee l c a ­
ble, acco rd in g  to  s ty le  of 
casings.

D E F IA N C E  T IR E  G U A R A N T E E

3500 Mile Guarantee. Defiance Casings are guaran teed  
to  give service up to  3500 m iles under fair usage, and 
claim s for insufficient m ileage will be ad justed  on a m ile­
age basis w hen casings are re tu rned . Defiance Casings 
are n o t guaran teed  against bo ttle  cuts, rock cuts, o r being 
run  flat. T hese  are the unusual conditions n o t covered 
by our guarantee .

D E F IA N C E  T U B E  G U A R A N T E E  

Guarantee. “D E F IA N C E  G RA Y S are guaran teed  to give 
service for one year and against all defects of w orkm an­
ship and m a te ria l..  I t  is understood  th a t th is guaran tee  
will not cover tubes th a t have been rendered  unservice­
able, due to  pinching, punctures, o r  blow outs.

Standard List Smooth Tread Standard List T iger Tread Standard List Tubes
Q uick Q uick Q uick

R eg u lar D etach ab le S tra ig h t Side R eg u lar D e tach ab le D etach ab le 28 x  3 . . . .2 .6 5  
30 x  3 ___ 2.80C lincher C lincher o r  D unlop C lincher C lincher D unlop

28 X  3 . . .  10.95 30 X 3 % . 15.75 30 x  3% .15.75 28 x  3 .. .1 2 .8 0 30 x  3 1 4 .18.40 30 x  314-18.40 30 x  314 ..3 .50
30 X 3 . . .1 1 .7 0 31 X 3% .16.25 32 x  3 1 4 .16.75 30 x  3 .. .1 3 .7 0 31 x  3% .19 .00 32 x  314.19.60 31 x  3 1 4 - .3.60
30 X  3 % . 15.75 32 X 3% . 16.75 34 x  3 % . 17.75 30 x  3 1 4 .18.40 32 X  3 1 4 .19.60 34 x  314.20.75 32 x  314. .3.70
31 X  3 % . 16.25 34 X 3% .17.75 34 x  4 . .  .24.35 31 x  3 1 4 .19.00 34 X  3 1 4 . 2 O.7 5 34 x  4. .28.50 34 x  314. .3.95
32 X  3 % . 16.75 30 X 4 ...2 1 .1 5 32 x  3 % . 19.60 30 x  4 . .  .24.75 30 x  4 ___ 4.30
34 X  314.17.75 31 X 4 ...2 1 .9 5 34 x  3 1 4 . 2 O.7 5 31 x  4 . .  .25.70 31 x  4 ___ 4.45
30 X  4 . .  .21.15 32 X 4 ...2 2 .7 5 30 x  4 . .  .24.75 32 x  4 . .  .26.60 32 x 4 ___ 4.60
31 X  4 ...2 1 .9 5 33 X 4 . . .  23.55 31 X  4 ...2 5 .7 0 33 x  4 .. .2 7 .5 5 33 x  4 . . . .4 .7 5
32 X  4 . .  .22.75 34 X 4 . . .  24.35 32 x  4 .. .2 6 .6 0 34 x  4 . .  .28.50 34 x  4 ___ 4.90
33 X  4. ..23 .55 35 X 4 . .  .25.15 33 X  4 . .  .27.55 35 x  4 . .  .29.40 36 x  4 ___ 5.20
34 X  4 . .  .24.35 36 X 4 . .  .25.95 34 X  4 ...2 8 .5 0 36 x  4 . .  .30.35 34 x  414 ..6 .15
35 X  4 . .  .25.15 34 X 4 14 .33.OO 35 x  4 .. .2 9 .4 0 34 x  4 1 4 .38.60 35 x  4 14 ..6 .30
36 X  4 . . .  25.95 35 X 4 % . 34.00 36 x  4 . .  .30.35 35 x  4% .39.80 36 x  414 ..6 .45
34 X  4% .33.00 36 X 4 1 4 .35.00 34 x  4% .38.60 36 x  4 1 4 .40.95 37 x  414. .6.60
35 X 4% .34.00 37 X 4% .36.00 35 x  4% .39.80 37 x  4% .42.10 36 x 5 . . .  .7.55
36 X 4% .35.00 36 X  5 ...4 0 .7 5 36 x  4% .40.95 36 X  5 ...4 7 .6 5

DEFIANCE AUTO TIRE MANUFACTURING CO.
426 W. RANDOLPH ST., CHICAGO

Branches in Large Cities Stock in Chicago, Minneapolis Immediate Shipment
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