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If the Lord remembers half the wicked and mean things w e do 
as w e remember those done to us, a very small heaven will answer 
all purposes.

The bee stores up more honey and man stores up more m oney  
than they need. Both are often relieved of the unnecessary surplus*

There are much more effectual w ays of convincing one of your 
friendship than telling him of it.

Men and wom en are simply imitations of children. They need 
guidance and correction even more than the children and generally 
submit to it w ith a much poorer grace.

A ny man w ho attempts to build up his ow n reputation by 
smirching another’s is an enem y to society.

W e cannot all be great, but w e can be good. Heaven is the 
final home hot of the great but of the good. Many really good are 
not noted as great, and more the pity too many of the great can 
hardly be called good.

Here’s a good one from Bruce Ismay: “W hen a man is down, 
his enemies stop kicking him to give his friends a chance.’’

Did you  ever see a real musician who was baldheaded?

“The really happy seldom become great,’’ and I may add with  
equal truth, the so-called great are too often not really happy.

Heman G. Barlow.

f5J5I5J5fBícL":?J5IHfSJBÍSJ5I5I5I5I5I5I5IBI5I5J5J5J5I5f5IBI5ISI5I5J5I5I5I5í5IBJ5JSI5I5I5J5I519I5IS15ISlBI5I5IBI5J5I5l5í5í5I5l5í5I9l9ISlB!Hfi



Good Yeast
Good Bread

Good Health

Sell Your Customers
FLEISCHMANN’S

YEAST

W H EN YOU SEE
TH E / v v \  GOOD  

SIGN OF w W y  C A N D Y

“ DOUBLE A ”

Remember it came from

T he PU TN A M  FACTO RY, National Candy Co., Inc. 
Grand Rapids, Mich.

J u s t  W h a t Y ou N eed

“Delivers 
The Goods

Distributed at Wholesale by
Judson Grocer Co., Grand Rapids, Mich.

In Handy 1 Lb. Franklin Cartons 
W ith Inside Bag of Moisture Proof Paraffine Paper 

Packed 24 Lbs to the Container

is one of our famous confectioner’s grades, packed in handy 
form for household use. It will appeal to your customers 
because of its cleanliness, fineness and purity, and because 
the moisture proof carton keeps it “free.’’ The 24 lb. con
tainers enable you to buy to suit your convenience.

Other FRANKLIN CARTON SUGARS are packed in 
ORIGINAL CONTAINERS of 24, 48, 60 and 120 lbs.

Franklin Carton Sugar is guaranteed fu ll weight 
and refined CANE sugar.

THE FRANKLIN SUGAR REFINING CO.
PH ILADELPH IA

**Your customers know FRANKLIN CARTON SUGAR is CLEAN sugar.”

S N O W  BOY F R E E !
For a lim ited tim e and subject to  w ithdraw al w ith ou t advance notice, w e  offer

SNOW BOY WASHING POWDER 24s FAMILY SIZE
through the jobber—to  Retail G rocers 

25 boxes @ $ 3 .6 0 —5 boxes FREE 
10 boxes @ 3 .6 0 —2 boxes FREE
5 boxes (a) 3 .6 5 — 1 box FREE

boxes @ 3 .75— %, box FREE
F. O. B. Buffalo: Freight prepaid to  yo u r  R. R. Station in lo ts n o t less than 5 b o xes.
A ll Orders at above prices m ust be for im m ediate delivery.
T h is  inducem ent is for N E W  O R D E R S O N L Y —subject to  w ithdraw al w ith o u t notice.
Order from  you r Jobber at o n ce  or send you r order to  us g iv in g  nam e o f Jobber through  
w h o m  order is to  be filled. Y ours v e ry  truly ,

Seal No°’i«bI:' Januars 2' 1,14 Lautz Bros. & Co.
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Manufacturing Matters. 
Menominee—The Dugas M otor Car 

Co. has been organized with an author
ized capital stock of $10,000, all of 
which has been subscribed and paid in 
in cash.

Coldwater—Mrs. Hannah Smith has 
purchased the interest of her partner, J.
C. Bisbee, in the Bisbee & Smith bakery 
and will continue the business under his 
own name.

Ontonagon—Raymond Bergeron has 
sold his interest in Bergeron Bros, bak
ery to his partner and brother, W alter, 
who will continue the business under 
his own name.

C arro lto n —T h e  E astm an  Salt P ro 
ducts Co. has been organized  with an 
authorized  capital stock of $40,000, 
all of w hich has been subscribed and 
paid in in cash.

Alpena—Frederick A. Kimball and 
H ow ard L. Churchill have formed a 
copartnership and purchased the plant 
of the Alpena Excelsior Co. and will 
continue the business.

Bay City— T he Bay City House 
B uilding Co. has engaged in business 
w ith an au thorized  capital stock of 
$1,000, which has been subscribed and 
$250 paid in in cash.

Greenville—T he Greenville F ix tu re  
Co. has been organ ized  w ith  an au
thorized  capital stock  of $6,000. of 
w hich $3,000 has been subscribed and 
$2,500 paid in in cash-

Muskegon—The Johnson Milling Co. 
has been incorporated with an author
ized capitalization of $20,000, of which 
$10,000 has been subscribed, $2,853.66 
being paid in in cash and $7,146.34 in 
property.

Iro n  R iver—T he Iro n  R iver C ream 
ery  Co. has engaged in business w ith 
an  au thorized  capital stock of $10,- 
000, of w hich $5,100 has been sub
scribed, $693 paid in in cash and $327 
in  p roperty .

D e tro it—A. A. M acD onald & Co. 
have engaged in business to  m anu
facture and deal in all k inds of tim 
ber p roducts, w ith an au thorized  capi
tal stock of $10,000, which has been 
subscribed  and $2,500 paid in in cash. 

Detroit—The Abbott M otor Co. has

merged its business into a stock com
pany under the style of the Abbott Mo
tor Car Co., with an authorized capital 
stock of $150,000, of which $75,000 has 
been subscribed and $32,500 paid in in 
cash.

K alam azoo—T he K alam azoo Spring  
& Axle Co. has m erged its business 
into a stock com pany under the same 
style, w ith  an au thorized  capital 
stock of $100,000, of w hich $95,000 has 
been subscribed and paid- in in p ro p 
erty .

Jackson— M. A. D ibble & Co., ci
gar m anufacturers, have purchased 
the cigar factory  and trad e  nam es 
of the late T hom as II Phillips and 
will continue to  m ake the several 
brands of cigars w hich Mr. Phillips 
m ade w ell known.

M anistique—T he W . E. Vv ill am s 
Co. has been organized to  m anufac
ture and sell fo rest products, w ith  an 
authorized  capital stock of $55,000 
com m on and $20,000 preferred , of 
w hich $37,500 has been subscribed and 
$34,890 paid in in p roperty .

Kalamazoo—The Michigan M otor Car 
Co., purchaser of the name and good 
will of the motor department of the 
defunct Michigan Buggy Co., has secur
ed an injunction preventing the Michi
gan M otor Parts Co. from doing busi
ness. An illegal similarity of names is 
alleged.

Detroit—The following petitions in 
bankruptcy were filed in the Federal 
Court M onday: Jacob C. Stickel, manu
facturing jeweler, liabilities, $1,861.19; 
assets, $2,497.63; George L. Hall, Bat
tle Creek, liabilities, $5,175.67; assets, 
$472.80; Cora B. Jayne, milliner, Jack- 
son ; liabilities, $1,658.74; assets, $390.10.

Saginaw—E. Goeschel & Sons, one of 
the pioneer mercantile houses of Sagi
naw, will this year celebrate its semi
centennial. The firm was established 
in 1864, engaging in the general m er
chandising business, and it was not until 
1864 that boots, shoes and footwear 
staples and novelties were made the ex
clusive line handled.

Lansing—C. L. Persing well known 
among Lansing, hardware dealers as a 
representative of Morely Brothers, will 
move his family from  Kalamazoo to 
Lansing. Mr. Persing, who has lived 
in Kalamazoo for the past ten years, 
declares to Lansing friends that this 
city is an ideal residence town for trav 
eling salesmen, owing to its central lo
cation and interurban and steam road 
facilities. Mr. Persing says that many 
traveling salesmen have signified their 
intentions of making Lansing their home 
town on account of its several advan
tages.

O nce in awhile we m eet a m an who 
is w illing to  leave the punishm ent of 
his enem ies to the Lord.

Brubaker Breaks L oose Again.
M ears, Feb. 16.—I tender you my 

m ost ab ject apologies. I have been 
to  your beautiful village to  a ttend  
the last w onder of the earth  and age, 
the au to  show, and did not call on 
you. I can im agine how disappointed 
you are th is m om ent. Now. E. A. be
lieve me w hen I sta te  th a t it really 
was m y in ten tion  to inflict you with 
a sho rt visit and had a lm ost reached 
the door of your sanctum  sanctorum  
when I spied Glenn Finch rid ing  past 
on the w ater wagon. I felt it my first 
duty  to  pull him off the sprinkler, as 
he had been aboard  since Jan. 1. I 
d idn’t have to pull so very hard  either. 
H e was on his way to  see you, also, 
but som ehow  our in ten tions to  visit 
you did not m aterialize. T h a t’s our 
loss and your gain. You know  the 
w eather was cold and hazy on W ed 
nesday afternoon , so I have a ra th e r 
hazy recollection of the rem ainder of 
th a t day. I am inclined to  th ink  I 
had w hat is com m only called a large 
tim e. A s to  the auto  show, it was 
sim ply salubriously, sublime. I m et 
several people I knew  and quite a 
few th a t I don’t recollect of ever hav
ing seen before. T his w as by far the 
best au to  show I have ever a ttended ; 
also the first one.

In  the evening I w ent to  see “W hat 
H appened to  M ary,” but no th ing  much 
happened w hile I was there. So far 
as I could see. M ary was a cracker 
jack  at g e ttin g  rid of punk ice cream. 
M aybe I d idn’t get a jo lt w hen the 
cu rta in  w ent up on the first act. 
T here  was the fron t of my own store 
as true  as life, and they  had copied 
me as the ch aracter for U ncle Billy. 
O nly I didn’t know  I was so darn 
stiff-legged. But Billy had m y own 
sw eet disposition. As to  B illy’s wife 
—le t’s get on an o th er subject.

I noticed in last w eek’s T radesm an 
a reader w anted  to  know  how much 
it cost G lenn F inch for the w rite  up 
a couple of w eeks ago. I can’t answ er 
that, but I do know  th a t he pays the 
Grand R apids Shoe & R ubber Co. 
$10 a week for a llow ing his sta tue  in 
th e ir fron t show window, bu t why 
they have it labeled the G orilla is 
past m y ken, as they  can’t fool any
one w ho has seen G lenn’s classic feat
ures. Glenn is all righ t in preaching 
H ood’s rubber boots, as he practices 
w hat he preaches by w earing  them , 
and, for all I know, a fte r he left me 
W ednesday  evening, he m ay have 
gone to bed w ith his boots on. T h a t 
guy w ouldn’t ride in an autom obile if 
they  d idn’t have H o o d ’s.

I w ent down to  K alam azoo to  m eet 
a b ro th er from  M ontana w ho was vis
iting  there, on the flyer. I t  was ju st 
like hom e on the P en tw ate r branch 
of the  P. M. W e w ent a mile a m in
ute som etim es, but no t m any tim es. 
W e stopped four tim es so the con
ductor could light up the rea r sw itch 
lights w hich had gone out. T hen  an
o th e r tim e we stopped and som e one 
rem arked  th a t there  was a ho t box. 
I bet him  a dollar th a t one of the 
w heels had frozen up and I w on the 
bet. A fter thaw ing  it out we p ro 
ceeded and arrived  a t K alam azoo at 
about 2:30. T he tra in  go t in about 3, 
but I had g o tten  tired  and sleepy and 
had g o tten  out and walked the last 
six miles. I believe the  ru n n in g  tim e 
from  G rand R apids to  K alam azoo is 
two hours for the 50 miles, but they 
som etim es lose an hour, which m akes 
it w earisom e. I w on’t give the nam e 
of the hotel I stopped at in K alam a
zoo, as I don’t w ant to  knock, bu t it 
was big enough so they  put me on the

six th  floor. N either do I know if 
they  had individual tow els, bu t they 
sure did have individual sheets and 
no o th er covering. T hey  a lso had the 
coldest steam  heat in m y room  I ever 
felt. My tee th  ch attered  so th a t l 
set a box of safety  m atches afire in 
my pan ts pocket on the o th er side 
of the room . T hen  I th o ugh t I could 
take a hot bath  and w arm  up, but the 
ho t w ater faucet was frozen up. I 
was d isgusted and phoned down to  
the clerk and told him I w anted  to  
leave a call to  be called im m ediately. 
T h a t ju st saved m y life. I never got 
so m uch for $1.50 in th ree  hours be
fore in m y life and I don’t th ink  I 
w ant to  again. T o o  m uch is enough 
fo r me.

In  m y form er visits to  the R apids 
I have stopped a t all the hotels. T his 
tim e I tried  the New M ertens and 
was so tickled w ith the  place th a t I 
paid my bill so I could come again.

M aybe the K alam azoo hotel did not 
expect anyone to  sleep th a t night, as 
the city had ju st installed the new 
boulevard ligh ts and everyone seemed 
to  be up all n igh t to  rubber, but we 
have had our city of M ears electrically  
lighted  so long th a t it was no novelty 
to me. I en terta ined  E. W elton , 
Chas. O vitt and H erm an  Anderson, 
the rabbit hun ter, and a few o th er 
fellows and some gen tlem en on the 
way up from  M uskegon w ith m y ex
periences. T hey  w ere all in terested  
until I m entioned the fact th a t I had 
been in K alam azoo six hours. T hen 
they told me they  had believed me 
until I said that, and I couldn’t make 
them  believe I had been in K alam azoo 
and m ade my get away.

As I have no th ing  fu rth er to  say, 
I may as well cut th is short.

Ches B rubaker, 
(T he C hronic K icker.)

Y oungstow n. Ohio, g rocers are said 
to  be not m uch concerned w ith  the 
com bination  of g rocers in th at section 
of the coun try  for co-operative buy
ing. T he in ten tion  of the p rom oters 
is to  in te res t sto res in all principal 
cities and the hom e com pany, to  be 
capitalized at $10,000,000, to  be know n 
as the U nited  G rocers’ Com pany, is 
said not to d isturb  them , nor the re
port th a t the concern has erected  a 
large  sto rehouse in P ittsbu rg , the 
subsid iary  com pany operating  it cap
italized fo r $1,000,000. A ccord ing  to 
well know n business leaders in O hio 
local g rocers are being advised not 
to  place much faith in the project. 
The plan, it is said, has not been put 
up to  Y oungstow n people as yet, 
but in the m eantim e the tip  above has 
gone forth .

A m an who is clean inside and o u t
side; w ho neither looks up to  the rich 
no r down on the p o o r; who can lose 
w ithout squeabng, and who can win 
w ithout b rag g in g ; considerate to  
wom en, children  and old people; who 
is too brave to  lie, too  generous to  
cheat and too sensible to  loaf; and 
who takes his share of the w orld 's 
goods and lets o th e r people have 
theirs, is m y idea of a true  gentlem an.

I f  all men were to get justice, more 
of them would be in jail.
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D E T R O IT  D E T O N A T IO N S.

Cogent Criticisms From M ichigan’s 
Metropolis.

D etro it. Feb. 16.—'Learn one th in g  
each week about D e tro it: T he la rg 
est freigh t car wTorks in A m erica  are 
located in D etro it.

T raveling  has its advantages. A 
candy salesm an was held up last 
week by tw o bandits and repulsed 
them  with a gun. Being a traveling  
m an is w here he accum ulated his 
nerve.

C hester R. Nye, who represented  
the In te rs ta te  F ire  Insurance Co. and 
was a m em ber of Jackson Council 
No. 57, was suddenly stricken  on his 
a rrival in D e tro it a week ago S a tu r
day and died Sunday m orn ing  at the 
W oodw ard  avenue hospital. Mr. Nye 
w ho has traveled  th rough M ichigan 
fo r a num ber of years, was very well 
and favorably known, his death being 
m ourned by num berless friends. Mr. 
Nye was unm arried. H e is survived 
by his parents, Mr. and M rs. W m. 
Nye, 53 C lairm ount avenue, and a 
sister. The in te rm ent was a t Cold- 
w ater, his old home.

D eath is a release from  and an end 
of. all pains— Seneca.

F ar be it from  us to en te r into any 
con troversy  w ith our good friend 
Rockwell relative to  our view s re
gard ing  the M ade in G rand Rapids 
E xposition  to be given under the aus
pices of U. C. T. Council. No. 131. 
W ith  g reat in te res t we read the schol
arly  w ritten  article  of last week by 
Gabby G leanings and m ust confess 
we are still far from  being convinced 
th a t our views are  w rong  and we s t :ll 
m aintain  th at the A ssociation of Com 
m erce and the m anufacturers who re 
ceive direct benefit should be asham ed 
to  allow  the trave ling  m en to  carry  
on their shoulders the burden of the 
exhibition. T here  are hundreds of 
business men and o th ers who are 
m em bers of the A ssociation  of Com 
m erce and a com m ittee could be se
lected from  am ong the large num ber, 
if the}- show ed the necessary e n te r
prise to  carry  on the w ork of giving 
a m ade-at-hom e dem onstra tion . M ost 
business men have a w ell-drilled o r
ganization  to  carry  on their business 
when they  are absent. W hen a trav e l
ing m an neglects his business for a 
m inute, a day or a week, there  is no 
one to  carry  on his business—but 
there  are hundreds of o th er trave lers 
who are ready to  take advantage of 
every opening  to  gain m ore business. 
W e do no t m ean to  insinuate th a t the 
traveling  m en w ill neglect their busi
ness, but m erely to  draw  a com pari
son—to  show th a t the business man 
who is hom e seven days a week is 
in a b e tte r  position  to  carry  on such 
w ork as the trave ling  m en are  now 
doing. N or did we m ean to  insinuate 
th a t the trave ling  m en are not quali
fied or are not business factors of 
their respective localities. T he m an
ufacturers them selves are  the ones 
w ho should carry  on the w ork, w ith 
the co -opera t’on of the A ssociation 
of C om m erce and the traveling  men 
who, w ith their w ell-know n talents, 
could use their available tim e on the 
road to  boost and advertise. T he ex
position  will be a success, because we 
know  the m en w ho are doing it. but, 
no tw ithstand ing  th is fact, as we sta ted  
before, the g rea ter the U. C. T. loom s 
up the  sm aller and m ore insignificant 
the  A ssociation of C om m erce be
com es. Grand R apids for its m any 
leading lines of m anufacture is n o 
to riously  weak when it comes to  
m aking the nam es of their p roducts 
a N ational byw ord. H e rb e rt Casson, 
in a lecture a sho rt tin^e ago, said 
th a t D e tro it sold autom obiles for 
seven years before it knew  how to 
m ake them . I t  advertised. I t  adver
tised well. I t  built its business and 
built its city, ably assisted  by its 
trav e lin g  m en w ho did their work 
on the  road.

D etro it uses m ore full pages for ad 
v ertising  in the g rea t m agazines than

any o th er city of its size in the U nited  
S tates.

No q u est:on w hatever but w hat 
trave ling  m en can becom e factors in 
the business w orld. D idn’t m any of 
us try  it?

Mr. Cook, m anager for the Jay  
T hom pson  Co., of Bay City, graced 
D etro it w ith his presence last week. 
H e visited the m arket in the in te res t 
of the concern of which he is m an
ager.

D on’t let your accident insurance 
expire. A safety  first sign m ight 
drop on y o u r head and cause you to  
do likewise.

F o rty  salesm en, w ho constitu te  
those w ho rep resen t the D e tro it 
branch of the N ational B iscuit Co., 
gathered  a t the  H otel Cadillac S a t
urday  n igh t to  a tten d  the annual ban
quet of the sales force. M any in te r
esting  talks were given by m an
agerial experts and m em bers of 
the general sales force. A m ong 
the speakers w ere F ran k  Bush, 
m anager of the local office; John
D. R ichardson, F irs t V ice-P resi
dent of the corporation . A. L. Cam 
eron, m anager of the  M ansfield. O., 
branch, C. A. H ildebrand  and F. C. 
M cClure, Chicago. Besides spending 
a m ost enjoyable evening the trave l
ing m en were given po in ters in sales
m anship th a t should prove of in
estim able value to  them .

T he real “Safety F irs t” to  the trav 
eling m an is to carry  accident in su r
ance and “Safety N ext" is to  see that 
it is alw ays paid up.

W hich m ight open an o th er chance 
for argum ent. M arried  m en will, u n 
doubtedly, believe th a t safety  first is 
to  stay single.

II. E. Shear, general m erchant of 
H om er, who has been confined to  bis 
home w ith an a ttack  of the grippe, is 
convalescing and is able to  take daily 
walks from  his hom e to  his store.

“Je r ry ” M oore (B urnham , Stoepel
& Co.) has been given charge of the 
T oledo  office and will, incidentaly 
look a fte r the suburban tow ns of D e
tro it for his firm. In  the selection  of 
Mr. M oore to  take up this work, 
B urnham , Stoepel & Co. will have one 
of D e tro it’s best salesm en rep resen t
ing them  in Toledo. Besides a sa les
m an of unusual ability, " J e rry ” is
one of the g rea tes t “tra d e rs” in the 
coun try—barring  no nationality  w ha t
soever.

It is no trouble  to  w orsh ip  the 
ground a m an walks on if he owns 
the g round and  it is in D etro it.

T he store th a t sells strictly  for 
cash and, consequently , suffers no
losses from  dead beats and otherw ise 
should be able to  sell goods cheaper 
than  the m erchant w ho does both
cash and cred it business. Such was 
C. \V. W arn e r’s idea. Mr. W arner, 
who conducts a general sto re  a t D e
catur, tried  his theory  ou t and reports 
it en tire ly  successful.

W hen  a m erchant does not send out 
goods on cred it he. a t least, has the 
sa tisfaction  of having the goods on 
hand for a cash custom er and doesn’t 
have to  re -o rder the goods, tak ing 
a chance on his custom er paying him 
so he can, in turn , pay the job b er for 
them .

W e read nearly  every day in the 
daily papers of som e one breaking 
into sto res and com m itting  o ther 
depredations, bu t it really  for the m o
m ent causes surprise wdien we hear 
of tw o live, up-to -date  m erchants 
break ing  in to  ano th er sto re . T h at's  
exactly  w hat S tren g  & Zinn, of K al
am azoo, have done—but no t for ul
terio r m otives. T he business of th is 
concern has grow n with such rapid 
strides th a t they  w ere obliged to  
lease the sto re  ad jo in ing  theirs and 
have a lready sta rted  the w ork of 
break ing  th rough  the walls to connect 
the sto res together. T hus we find, 
while the calam ity how lers are squeal
ing hard tim es, the live m erchan ts 
continue to  plod along and grow .

O ne m anufactu rer in D e tro it uses 
about 25,000 yards of c lo th  each week 
in the m anufacture  of lad ies’ skirts.

W hoever suspected there  w ere that 
m any w om en in the w orld?

L ino o p era to r: W - e - l - k - e r —
th anks; for once Charlie will have his 
nam e spelled correctly . Charlie, who b> 
the way, is a d epartm en t (so the c la ir
voyant says) m anager fo r C. E llio tt 
& Co., says every daily paper, police 
gaze tte  and M ichigan T radesm an th a t 
uses h s name alw ays spells it “W alk 
e r” instead  of “W elker.” L ino punch
ers and the w orld ’s g rea tes t dailies 
please bear th is in mind, because 
there  is no telling  w hen C harlie’s 
nam e will again appear in p rin t. H e 
is learn ing  to  dance the tango.

H en ry  Sarbinow ski, wife and party  
of eight, have left for a six w eeks’ 
trip , in which they  take in the p rin 
cipal cities of the South, re tu rn in g  
by the way of San Francisco. Salt 
Lake City and Chicago. Mr. Sarb in
owski conducts a large  departm ent 
sto re  a t the co rner of L ivernois and 
M ichigan, w here he has been located 
for the past tw enty-tw o years, s ta r t
ing in business in a very sm all way. 
He is a m em ber of the W est E nd Im 
provem ent A ssociation and is ever 
ready to  affiliate w ith any association 
th a t will help in the p rogress of the 
w est s:de of the city.

D e tro it Council holds its regular 
m onth ly  m eeting  Saturday  night, Feb. 
21. In  behalf of Senior C ounselor 
W arn er, we p rin t his appeal to  a ttend  
the m eeting. I t  is a very concise 
and touch ing  appeal as follow s: 
P L E A S E ?

Ed. B arn ard ’s sm ile—a new arrival 
for Ed. W hy shouldn’t he smile? 
H is new F o rd  car arrived the o ther 
day. Mr. B arnard  rep resen ts Edson, 
M oore & Co., calling on the city 
trade.

Philip  R osenthal, lad 'e s’ and m en’s 
fu rn ish ing  goods, 1010 Jos. Com pau 
avenue, to g e th e r w ith H a rry  R osen
thal, have purchased the stock of fu r
n ish ing goods of Ruhl & R eeber and 
will take possession of the  store 
M arch 1.

B efore a m an is m arried  he is called 
a bachelor. A fter he is m arried  he is 
called—but w e’re not going to  v iolate 
any posta l laws.

Percy Bowen, w ith  the Cadillac 
M otor Co., has purchased  a half in
te re st in the clo th ing  business of M c
Cann B ro thers, T ecum seh. Percy  
will assum e his new duties in a sh o rt 
tim e. D uring  the p ast few years th at 
Mr. Bowen has m ade his hom e in D e
tro it, he has m ade m any w arm  friends 
who, while sorry  to  see him leave the 
city, are pleased to see him go w here 
there  is a m uch b rig h te r fu ture for 
him. T h at this will be the case no 
one of his host of friends doubts in 
the least. T he firm nam e will be 
changed to  M cCann & Bowen.

Dime novels m ay come and dime 
novels m ay go, but the m ovies are 
alw ays w ith us.

T he store  of Ju lius Stocker, 1780 
M ichigan, was robbed a week ago. 
T he bu rg lars were not con ten t to  take 
away w hat they  w ere able to  carry, 
but b rough t a w agon w ith them  which 
they  filled overflow ing and escaped 
w ithout being detected. Mr. S tocker 
conducts a dry goods and furnishing 
goods sto re  and has been in his p res
ent location  for a num ber of years.

H a rtw e’1 W ilcox, fam ous as one of 
G rand R apids’ leading citizens, d rug  
salesm an and U. C. T . booster, par 
excellence, was in D e tro it last week. 
H artw ell is the o rig inal little  anec
dote g a th e re r and was one of our 
best a ssistan ts w hen “scrib ing” for the 
G rand R apids hustlers.

O ne-fifth  of the business failures, 
says B rad stree t’s last, report, is from  
causes beyond th e ir contro l. T h e  
o th er four-fifths is because they  could 
not help it.

W illiam  M urthum , W arren ; G. W . 
Bourke, C olum bus; Mr. M arsh, N o r
walk, O .; E lias B. B utler, of B ut
ler & Co., M orenci; J. L este r Bird, 
of B ird & St. Louis, P on tiac ; Sam  
Fleishm an, A uburn ; Ju liu s Ippel, 
Saginaw , and F red  W aggner, w ere 
som e of the  p rom inen t out-of-tow n

m erchants w ho visited  D e tro it last 
week.

One th in g  th a t the average m er
chan t can ’t u nderstand  is why a fel
low will w rite  a rticles on how to run 
a sto re  for a sm all salary  instead of 
p u ttin g  his m oney m aking theories 
into practice.

T h a t full page th a t C hrip ng C rick
ets w rote  m ust have caused his arm  
to  develop a case of rheum atism .

T he d ep artm en t m anagers and city 
salesm en of A. K ro lik  & Co. w ere 
given a banquet a t the P enobsco t Inn 
last T h ursday  n ight, w ith  the object 
of fu rth erin g  the  in te res ts  of the city 
business, w ith the co-operation  of 
both  the d epartm en t m anagers and 
the salesm en.

A m an’s hopes, like an airship, are 
liable to  have a sligh t m ishap that 
will cause them  to  drop w ith a crash. 
Ju s t when we w ere beginning to  think 
th a t W illiam  R andolph H ears t was 
casting  envying eyes tow ard  us the 
m ishap occurred. H ere ’s a copy of a 
le ttte r  we received this w eek: “D ear 
Jim m ie: I read a g rea t deal and m ust 
say I read your “D eto n atio n s” page 
a t every opportun ity . A fter reading 
your page I find th a t any th ing  I read 
th ereafte r appears like a w ork of a rt 
in com parison. A lso your page only 
m akes the reading on the cover shine 
out all the b rig h te r in com parison— 
A. E. P ennefather.

T he g rea tes t sa tisfaction  we can 
have in the m atte r of revenge on Mr. 
P en n efath er is the fact th a t we both 
claim  the sam e m other-in-law .

T he m any friends of E rsk ine Mc- 
Leish, w ho was obliged to  relinquish 
his w ork  as departm en t m anager for 
Edson, M oore & Co., ow ing to  illness, 
will be pleased to  hear th a t he is 
slowly but surely recovering.

T he Sm ith H otel, at H illsdale, un
der new m anagem ent, is undergo ing  
repairs and is being  rem odeled into 
a first-class hotel in every particular. 
A fte r the  rem odeling  is finished the 
new m anagem ent will undoubtedly  
accede to  the law and add a few 
inches to  the sheets now in use.

T o  Cadillac Council, No. 143, F ri
day night, F eb ruary  20, will be the 
b iggest n igh t of the year and it is 
m aking g rea t p rep ara tio n s to  have its 
predictions prove a reality . On this 
night the Council will give its annual 
ball a t the K nigh ts of Colum bus hall. 
U ndoubtedly  fu rth e r notice of the 
ball will be found elsew here in the 
T radesm an.

News rep o rt says A tlan ta 's  M ayor 
heads a crusade ag ainst u n s 'g h tly  bill
boards. H ow ever, unsigh tly  board 
bills prove m ore obnoxious to a g reat 
m any.

T he W h itney  H o te l, at A nn A rbor, 
has equipped th ree  sam ple room s on 
the  ground floor.

T his is sure an age of inconsis ten
cies. W e know  a trave ling  m an who 
ow ns a fine full dress suit and his 
wife a beautiful expensive dress. 
T hey  d idn’t go to  a certain  pa rty  the 
o th er n igh t because they couldn’t af
ford to  pay the  price—$1.50 per.

Jo h n  M cM ahon (E dson . M oore & 
Co.) says th at it is best never to  go 
against a fa ther-in -law ’s will, espe
cially if he receives favorable m ention 
in the  will. Joh n n y  is the cut-up who 
m ade us sick in M esick several years 
ago. Jo h n  is ju s t recovering  from  a 
several m o n th s’ sick spell himself.

O ver 100 re ta il hardw are  dealers, 
m em bers of the D e tro it R etail H a rd 
w are  D ealers’ A ssociation, left for 
K alam azoo in a special car to  a ttend  
the S ta te  m eeting  M onday night. T he 
pa rty  was accom panied by som e of 
the local hardw are  salesm en and their 
fam ous (?) hom e grow n quarte tte . 
T h e  .convention is to  be held from  
Feb. 17 to  20.

Revised to  da te : T he optim ist
sees the  doughnut and the  pessim ist 
ea ts it whole.

F red  Schultz, m anager of the B an
c ro ft H ouse, Saginaw , tdl)k the  32nd 
degree in M asonry  a t Bay City last 
W ednesday. F o r the p resen t, how 
ever, the  ra tes a t the hotel will re 
m ain the  sam e.
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N early  100 a ttended  the m eeting  of 
Cadillac Council Satu rday  n igh t and 
an en thusiastic  m eeting  it was, too. 
Senior C ounselor R eatto ir, w ith his 
usual vim and energy pred ic ts that 
fully seventy-five will be im tiated  a t 
the nex t annual m eeting  and if every 
m em ber w ould put fo rth  a sm all p o r
tion  of th e  effort th a t his Senior 
C ounselor does, the num ber will reach 
over the hundred  m ark. N ine m em 
bers w hose nam es w ere received too 
late for th is w eek’s issue of the 
T radesm an  w ere in itiated  into the 
Council.

T he police are cleaning up (?) D e
tro it. Fo llow ing in the wake of the 
clean up, com es the news th a t the 
Gideons are going to  d istribu te  2,000 
m ore bibles in the hotels. In  tim e 
D e tro it m ay be fit to  have a U. C. T. 
convention.

T unis Johnson , superin tendent of 
the G. J. Jo hnson  C igar Co., of G rand 
Rapids, stopped over in D e tro it one 
day last week, enrou te  to  his home, 
a fte r a trip  th ro u g h  some of the im
p o rtan t c it'es of the E ast.

W o rd  has been received th a t 
T hom as Griffin, of the  W  ayne G ar
m ent M anufacturing  Co., had slipped 
and fallen, d islocating  his shoulder, 
while in Syracuse, N. Y. T he in jury  
is no t th o u g h t to  be serious and, as 
the le tte r  indicated, Mr. Griffin is 
able to  be a round again, a lthough  it 
is not know n if he is able to  a ttend  
to  his reg u la r w ork. H e is accom 
panied by his wife.

L ast year N ew ark, N. J.. spent 
$65,000 fighting m osquitoes E v id en t
ly som ebody go t stung.

G. K. Coffey, G rand Rapids, stop 
look, read and sm ile. C. H. Jackson, 
aged 55, of B rockton, Mass., w eighs 
625 pounds.

G ard W allace, (C ohen B ros. & Co. 
M ilw aukee) has been w ork ing  in the 
Southern  p a rt of the S ta te  for the past 
few w eeks and came hom e last week 
long enough to  have a heavy cold doc
tored , a fte r which he s ta rted  on his 
regu lar trip  N orth  on M onday.

A. B. Sanderson, general m erchant 
of H anover, has gone W est for a few 
w eeks’ trip .

Glen F illm ore, of Q uincy, has closed 
up the old Com m ercial H ouse th a t he 
has been runn ing  for a num ber of 
years and has purchased the Quincy 
H ouse, w hich he has refitted and re 
m odeled until it is on a par w ith any 
ho tel in the S ta te  for the m oney.

H e n ry  Jo rd an  (B urnham , Stoepel 
& Co.) says th a t m ost fellow s find it 
a p re tty  hard  job  try in g  to  live w ith 
ou t w orking. W e are a t a loss to 
u nderstand  w here H en ry  gets his in 
form ation , because he is one of the 
g rea tes t little  w orkers in D etro it.

T he position  of Secretary  of Cad
illac Council seem s to  be a very  de
sirable office to  hold. As we un d er
stand  it, there  are seven or e igh t can
didates in the field W e’re w illing to 
w ager our last y ea r’s hat on the  p res
en t S ecretary  for first honors, w ith 
H a rry  A uger a close ru n n er up.

T alk  is cheap, but they  w ant cash 
for whisky.

W es Pearson , the dry goods m er
chan t of F rem o n t, and the w rite r both 
believe in  reciprocity . W e’d l’ke some 
of his lean and he’d like som e of our 
fat.

T he th irs tie r  a person  ge ts in a local 
option  tow n, the d ryer it seem s to  get.

T o  J. M. Pauli, the  T h ree  R ivers 
m erchant, we hand the palm. A sun
ny disposition  is a g reat age reducer 
and Pauli sure has the sunny dispo
sition  and p len ty  of it. Do you know, 
he can sm ile even w hen tram ping  
the  floor w ith  one in his arm s a t— 
well, any old time. Inciden ta lly . Mr. 
Pauli m entions th a t G rover C leve
land had no th in g  on him.

Som ew here in th is good U. S. of 
ours th ere  m ay be a b e tte r  hotel than  
the Gilmer, a t Jonesville . Som ew here 
there  m ay be a b e tte r  fellow  and ho
tel m anager than  H . G. (D ad) S tar- 
key.

B ut you have g o t to  show  us.
Jam es M. Goldstein.

H onks From Auto City Council.
Lansing, Feb. 16.— L earn  a few 

th ings about L ansing  th is w eek:
T h a t spark  coils m anufactured  in 

L ans ng are being used on au tom o
biles, m o to r boats and o th er m arine 
c raft in every p a rt of the globe.

T h at last year 6,400 to n s . of sugar 
w ere m anufactured  in Lansing.

T h a t 30,000 gas engines are being 
built yearly  in Lansing. A t an av
erage m an u factu rer’s price of $80 each 
these are w orth  $2,400,000.

T h a t 800,000 autom obile wheels, 
200,000 sets, o r 6,400 carloads w ere 
shipped from  L ansing  last year

T h a t L ansing  autom obiles are to  be 
found in every civilized p a rt of the 
w orld and in some uncivilized parts. 
D e tro it has her share of them .

T im e is nym ey, but the city trea s
u re r refuses to  accept it for taxes.

One day last w eek R. E. M cH ugh, 
Geo. Eaton) C. F. Poxson  and one or 
tw o o th er ex-travelers w ere seated  in 
Mr. I ’o x son’s office, w hen the conver
sation  took a rem iniscent tu rn . Sud
den!}" the office therm om eter, which 
had hung  in the sam e place and be
haved itself for years, took on a 
troubled  appearance and finally burst. 
Some hot a r!

T he sym pathy of the entire  trav e l
ing fra te rn ity  goes out to  M rs. K rats 
and daughter, who are left w idowed 
and fa therless th ro u g h  the death of 
our beloved and honored bro ther, A.
E. K rats, which occurred  recen tly  a t 
H a rp er hospital, D etro it, closely fo l
low ing a surgical operation.

A t last D an Cupid has won. R ay
m ond E. M cH ugh, for several years 
a m em ber of our Council, has taken 
un to  him self a bride, and s ta rts  to m o r
row on a honeym oon trip, w'hich will 
last over four m onths, during  which 
t me the happy pair will visit every 
s ta te  in the U nion. M iss Isabell M ad
den is the u n fo rtunate  lady in this 
case and when they reach W ichita, 
K ansas, she will see th a t the Y. M. 
C. A. Jo k e r Club casts not its influ
ence over Mac.

L. L. C olton recen tly  arrived  in 
C heboygan to  learn  th a t a w edding 
had taken place a t the hom e of Mr. 
and M rs. Slam brook, near there . T he 
Slam brooks are farm ers, w ho certa in 
ly know how to en te rta in  a hungry  
bunch of hunters. At the wedding 
w7as the old bunch, Jo h n  Ganon, Leo 
E ddleston . Jim  Duffin, Geo. Langdon 
and wives, also Mr. and M rs. F. H. 
H o h le r and J. A. G anon’s r  g h t hand 
m eat cu tter, Joe Boulanger. Ganon 
has a lo t of confidence in Joe, but 
had it sha tte red , to  som e extent, the 
n igh t of the w edding, when John  hap
pened to  go out on the back porch 
and found Joe w ith h is m outh  under 
the faucet of a keg of beer, apparen tly  
im bibing too freely of the hops. John  
go t Joe  in the house upon convincing 
him  th a t the beverage would soon be 
served inside W hen it came tim e for 
the spread and the tray  w as passed 
to  Joe, he knocked over a half dozen 
sm all glasses try in g  to  reach a big 
one. A fter the wedd ng banquet, 
cards and dancing were indulged in 
to  some extent. Mr. Ganon, who 
does the calling, never has been known 
to take a drink  of in tox icating  liquor, 
bu t did take one glass of beer on this 
occasion ju s t to  be sociable, to  the 
am usem ent of the crowd. I t had such 
a telling  effect on Jo h n  th a t he w anted  
to  call off all n igh t and keep it up 
all the way home. Duffin and E dd les
ton, w ho usually  engage in a few hot 
w’ords w hen they go out on anv ex
cursion like til's, ow ing to  their dif
fe ren t nationalities, took L angdon, a 
big fellow, along to  keep them  from  
fightinm  G eorge go t L eo play ng 
cards w ith  Mr. and M rs. H ohler, and 
Jim  to dancing. E v ery th in g  ran along 
sm ooth ly  un til M rs. H o h le r caught 
Leo cheating. T hen  the clim ax came. 
Jim  w anted  to  take Mrs. H o h le r’s p a rt 
and  L eo was w illing th a t he should 
do so, but L angdon  acted  his p art 
very  nicely and soon every th ing  was 
resto red  to  peace and quietness. A t 
a late hour p repara tions w ere m ade

to  re tu rn  hom e, Leo k issing the bride 
and all declaring  they  had had the 
best tim e of their lives.

W ho put the note under the strap  
of C. E. C ham berlain’s grip, asking 
about friends in D e tro it and L ansing :1 
Claude, who is a very popular fellow 
w ith his trade, spent a half day while 
in Cheboygan, calling on different 
people. H. D. Bullen.

Merry M usings From M uskegon.
M uskegon, Feb. 16.— Fully ten 

inches of snow fell in M uskegon Sun
day afte rnoon  and night, m aking 
travel ra th e r hard.

Jos. v .halev  was a L ansing  v isito r 
last week.

Jo h n  P o rte r  has ju s t com pleted his 
tw elfth  week of to ta l d isability  since 
h s accident last Novem ber.

Joshua  Fuller, of Alma, seem s to  
have lost his tem per over the ro ller 
towrel deal. B ette r keep it, Josh . No 
one -!se w ants it.

Several m em bers of M uskegon 
Council, No. 404, have been going 
for us of late—Jos. W haley , W m . 
Engle, H erm an A nderson  and N C. 
Luiofs. E vidently  they do n ’t like to  be 
m entioned.

L. W . H oskins (H azeltine  & P e r
kins D rug Co.) was doing business in 
F rem ont last week w ith a line of d rug 
sundries.

T here  is q u 'te  a lo t of difference be
tw een being an old jok er and a re la
tive of an old joker.

N. C. Luiofs not only can speak 
E nglish  and H olland fluently, but is 
now  studying  Scandinavian.

T he executive com m ittee of M us
kegon Council has declared our office 
vacant. P re tty  good judgm ent, we 
think.

B ernard  F lynn, a p rosoerous young 
farm er of A lto, and Miss Celia Hialey. 
book-keeper for the F rench M illing 
Co. of M iddlev lle , w ere m arried  last 
week W ednesday. A s both were 
friends of the w riter, we wish them  
Godspeed.

N C. T hom as, of Caldonia, m er
chant, auctioneer and jokesm ith , was 
telling  a farm er w ho chanced to  be 
Irish  how glad he was not to  be 
Irish , to  w hich the son of E rin  re 
plied, “W ell, the Irish  are  "lad  of it, 
too"

Saturda c Feb. 21, is our m eeting  
night. W e would be pleased to  see 
a few new faces. W e have im p o rt
an t business to  tran sac t so all come, 
boys.

W e are very so rry  to  s ta te  th a t a 
m em ber of D e tro it Council. No. 9. 
purchased a ticket in G rand R nm ds 
last F riday  n igh t and. being  in a bad 
sta te  of intoxication, go t on the w rong 
train  for D etro it. Such fellow's are 
a disgrace to  the o rd er and to  the en
tire  force of trave ling  m en in general.

I t m ust be U ra D onald has frozen 
up. At least, we hear no m ore from  
him of late.

E. A. Stow’e says th a t the T rad es
m an corresponden ts are a lo t of fine 
fellow's. W ell, he ju s t ough t to  hear 
w hat som e of the  boys say about 
them .

T here  is a hotel not a thousand 
m iles east of Reed City, w’here the 
w aitresses ought to  take tim e, at 
least once a week, to  comb their hair

W e w'ish som e of the fellow's who 
are ho llering  about ro ller tow els 
would kindly refrain  from  sm oking 
while rid ing  in a closed bus. C igar
e tte s  and pipe sm okers, please take 
notice.

R oy T u ttle  says th at Sullivan. 
M ichigan, and John  T.. have both seen 
their best days. W e bet he w on’t 
dare tell F red  S h in n se r that.

E. P. M onroe.

W hen business shows a decrease 
and expenses an increase the way to 
reverse the condition is not to  cut 
down the advertising appropriation.

“Joy  com eth in the m orn ing ,” says 
the wise m an—and if you are not an 
early  riser you have a splendid chance 
of m issing  it.

Absolutely Pure
It always gives the greatest satisfaction 
tc customers, and in the end yields the 
larger profit to the grocer.
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M ovements of Merchants.
Reed Ciay— E rvin  U pp has engaged 

in the m eat business here.
Temple—Charles Davis has engaged 

in the grocery business here.
Lake C ity—Edw in W ieas has en

gaged in the m eat business.
Reed City—Charles P. Massey has 

engaged in the undertaking business.
Falmouth—Terpenning & Fuller have 

engaged in the harness business here.
W illiamston—Beeman Bros, have sold 

their meat stock to George Londerbur- 
ger.

Iron  R iver—M iss Mamie Sw anson 
has engaged in the m illinery business 
here.

L apeer— O. W . Bagley, .recently of 
M orrice, has opened a g rocery  store 
here.

Jackson— H enry  M oraff will engage 
in the c lo th ing  business here about 
April 1.

O tsego—R. J. B arnes is m oving his 
d rug  stock from  W hite  Cloud to  this 
place.

Boyne C ity— W m . D ray to n  & Son 
succeed W m. D ray ton  in the grocery  
business.

M ulliken—S. F. D avids succeeds 
D avids & H olland, in the fu rn itu re  
business.

St. Jo h n s— C harles Spatofore has 
opened a fruit, confectionery  and ci
gar sto re  here.

Boyne Falls—Stephenson Bros, sue- ' 
ceed S tanley B urdo in the g rocery  
and m eat business.

Armada—George Steinmitz, recently 
of Williamston, has engaged in the 
clothing business here.

Detroit—The Metropolitan State Bank 
has changed its name to the Federal 
State "Bank of Detroit.

Greenville—Roy Van W orm er has 
purchased the Chris Christensen grocery 
stock and taken possession.

Jonesville—L. W. Sibbald & Co. suc
ceed Frank E. Guy & Co. in the dry 
goods and grocery business.

M arquette— II. F. H andford , shoe 
dealer, is rem odeling  his store build
ing both  outside and inside.

Manistee—M. P. Nielsen has purchas
ed the Louis Bauer grocery stock and 
will consolidate it with his own.

Reed City— Charles P. Massey' has 
engaged in the undertak ing  business 
in the H . K. Sm ith building.

M uskegon—V eits & Congdon will 
open a pain t and wall paper sto re  at 
470 Lake s tree t about M arch 1.

Mass—The farm ers in this vicinity 
have organized the Mass Co-operative 
Store Co., with a capital stock of $15,000.

Adrian—Fred J. Westfield and Lewis 
A. Blazer have formed a copartnership 
and engaged in the meat business here 
under the style of the Maple City Meat 
Co.

Ishpem ing— F. W . P o tts  succeeds T
H. H ow e as m anager of the local 
branch of the G rand U nion T ea  Co.

Marshall—Peter W ills has sold his 
stock of dry goods and notions to Miss 
Emma Goff, who will continue the busi
ness.

H olland—Joseph Fabiano, recently  
engaged in the fru it and confectionery  
business, is succeeded by Joseph F a 
biano & Son.

Ontonagon—Mrs. Alice Miles has pur
chased the Clara Roberts stock of mil
linery and dry goods and will take pos
session March 1.

L aingsburg—W alter W rig h t has 
purchased the F loyd H. S tevens g ro 
cery stock and will take possession 
about M arch 1.

Hancock—B. Arne, w'ho has conduct
ed a clothing store at Negaunee, has 
removed his stock here and will con
tinue the business.

H astin g s—W m . Schippers and M ar
tin M orse h iv e  engaged in the dry 
cleaning business under the  style of 
Schipper & M orse.

G aylord— H. E. Fox  has sold his 
d rug stock to  T heodore  G utteridge, 
who has taken possession and will 
continue the business.

Lansing—N. R. Keeler and son, 
Lloyd, will engage in the grocery busi
ness here about March 1 under the style 
of N. R. Keeler & Son.

Portland—Burglars entered the O. E. 
Robinson grocery and shoe store Feb. 
15 and carried away goods and cash to 
the extent of about $50.

St. Jo h n s— M iss C atherine Stevens 
succeeds M cConnell & Stevens in the 
m illinery business, having purchased 
the in te rest of her partner.

R edford— A hank has been o rg an 
ized under the style of the R edford 
S tate Savings Bank, w ith  an a u th o r
ized capital stock of $25,000.

Jackson—F. A. Kennedy, grocer at 117 
North Jackson street, has sold his stock 
to Fred Stinch, who will continue the 
business a t the same location.

Lowell—J. M. Meyers has sold his 
coffee, tea and spice stock and cream
ery agency to F. W. Braisted, who will 
continue the business at the same loca
tion.

S turg is— H orace Gage, p ro p rie to r of 
the M ound Springs resort, six m iles 
w est of here, died a t his home, Feb. 
11, a fte r an illness of but an hour, 
aged 50 years.

Manchester—Adams J. W urster has 
sold his fuel and windmill stock, also 
two store buildings, to Charles Burtless 
and William Schafer, who have formed 
a copartnership under th e  style of B urt
less & Schafer. The new firm will open 
a feed and produce store in one of the 
store buildings purchased.

T rout Creek—N. W. Kieffer, who re
cently lost his store building by fire, has 
purchased the C. O. Ellis store building 
and will occupy it with his stock of gen
eral merchandise.

Saranac— O tis & V aughn, grocers, 
have been succeeded by A rden L. 
O tis and Dale K. Jepson, who will 
continue the business under the style 
of O tis & Jepson.

Kalamazoo—Francis B. Drolet, drug
gist on South Burdick street, is install
ing a jewelry and watch repair depart
ment in his store under the management 
of Leigh C. Drolet.

Port H uron— Fire destroyed the 
David M acT aggart Co. stock of books, 
sta tionery  and photo  supplies, and the 
R. S. &. J. D. P a tte rso n  Co. jew 
elry' stock, Feb. 12.

M ontrose—W illiam Hillier has sold 
his interest in the Hillier & W ay stock 
of general merchandise to his partner, 
A rthur Way, who will continue the busi
ness under his own name.

Bellevue—John H. York has purchas
ed the interest of his partner, Fred E. 
Green, in the York & Green stock of 
general merchandise and will continue 
the business under his own name.

M arion—T he W itte r  & Rule Co. has 
engaged in business to  deal in m er
chandise of all sorts, w ith an a u th o r
ized capital stock of $5,000 of which 
$4,000 has been subscribed and paid in 
in cash.

Saginaw —A new com pany has been 
organized under the style of the H ub- 
bell A uto  Sales Co., w ith an a u th o r
ized capital stock of $10,000, of which 
$5,000 has been subscribed and paid 
in in cash.

Sigma—Fred N arrin, recently engaged 
in trade at Grayling, under the style of 
Connine &. N arrin, has purchased the 
George Bice stock of general m erchan
dise and will continue the business at 
the same location.

M arquette— H ag er B ros. Co. L td., 
have m erged their business into a stock 
com pany under the same style, w ith 
an authorized  capital stock of $10,- 
350, all of which has been subscribed 
and paid in in p roperty .

D e tro it—T he M odel Fam ily Supply 
Co. has engaged in the wholesale and 
retail g rocery  business, w ith an au 
thorized  capital stock of $25,000, of 
which $15,000 has been subscribed 
and paid in in p roperty .

Alma—Fire damaged the J. Cohen & 
Bro. clothing stock to the extent of 
about $15,000, the A. R. Smith shoe 
stock, $2,000 and the D. W. Robinson 
stock of dry goods about $500, Feb. 16. 
All the losses are covered by insurance.

E aton  R apids— Paul A. H ale and 
H aro ld  P e ttit  have form ed a co p art
nership  under the style of H ale & 
P e ttit  and purchased the J. J. & D. 
G. V aughan fu rn itu re  stock and will 
continue the business a t the sam e lo
cation.

F ow ler— E. B renem an has sold his 
hardw are  and im plem ent stock to  
F ran k  W h ittak er, who has taken pos
session. Mr. B renem an will devote 
his entire  a tten tio n  to  the B renem an 
& S turg is hardw are  and im plem ent 
sto re  a t Muir.

Lowell—A big hound walked into a 
meat market here a few days ago helped 
himself to a nice string of frankforts 
and walked out as deliberately as though

he had left the proper change with the 
butcher. As he passed down the street 
the weenies were sticking out of his 
mouth in all directions.

Detroit—Trustee Corwin, who was 
appointed to wind up the affairs of the 
A. T. Brennan Co., 274 W oodward 
avenue, has sold the stock to the Henry 
Blackwell Co. The merchandise inven
toried about $10,000, consisting of boys’ 
and girls’ clothing.

D e tro it— Sam uel Cohen has m erged 
his business in to  a stock com pany 
under the style of the  Cohen D ry  
Goods Co., w ith an au thorized  capital 
stock of $3,000, which has been sub- 
scribed, $1,010 being paid in in cash 
and $1,990 in p roperty .

O w osso— D. M. C hristian, conduct
ing a d epartm en t sto re , has m erged 
his business into a stock com pany 
under the style of the D. M. C hris
tian Co., with an au thorized  capital 
stock of $50,000, all of w hich has 
been subscribed and paid in in cash.

E aton  R apids—J. J. & D. G. V aug
han have sold their fu rn itu re  stock to 
Pau l B. H ale  and H aro ld  A. P e ttit, 
who will continue the business under 
the style of H ale  & P e ttit. J. J. & D. 
G. V aughan will continue the u nder
taking business under the sam e style.

M arlette—T hom as W ilson, dealer 
in hay, wool, beans, etc., has m erged 
his business in to  a stock com pany 
under the style of T hom as W ilson. 
Inco rpora ted , w ith an au thorized  cap
ital stock of $20,800, of w hich $15,600 
has been subscribed and paid in in 
cash.

D e tro it— Putnam , M oore & Brown 
have engaged in the  co n trac tin g  and 
co nstruct on business and to  deal in 
m ateria ls used in connection  th e re 
w ith, w ith an authorized  capital stock 
of $10,000, all of which has been sub
scribed, $7,500 being paid in in cash 
and $2,500 in p roperty .

Manufacturing Matters.
M uskegon—T he H a rris  B room  Co. 

has m oved here from  Chicago.
Saginaw —T h e  M odart C orset Co. 

has increased its capitalization  from  
$175,000 to  $225,000.

D e tro it—The A m erican B rass & 
Iro n  Co. has increased its cap’tal 
stock from  $30,000 to  $100,000.

M arine C ity—T he capital stock of 
the M ichigan Salt W orks has been in
creased from  $15,000 to $33,000.

Detroit—The capital stock of the 
American Butter & Cheese Co. has been 
increased from $50,000 to $100,000.

Petoskey—T he capital stock of 
Cook. C urtis & M iller, lum ber m anu
facturers, has been decreased from  
$200,000 to  $90,000.

K alam azoo—A. B.| Sternfield has 
purchased the p lan t if the  A m erican 
E nam eling  Co. and changed its name 
to  the K alam azoo E nam eling  Co.

D etro it—T he nyo B rick Co. has
changed its nam e to  the  M ercier- 
B ryan-L ark ins B rick Co. and increas
ed its cap tal stock from  $30,000 to 
$60,000.

Detroit—The Sweet M anufacturing 
Co. has engaged in business to m anufac
ture and deal in. gas engines an acces
sories thereof, with an authorized cap
ital stock of $10,000, of which $5,000 
has been subscribed and $1,000 paid in in 
cash.
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Review of the Grand Rapids Produce 
Market.

Apples—The m arket is strong. Green
ings and Baldwins have advanced to $5 
@6 per bbl. N orthern Spys and Jon
athans, $6@)6.25.

Bananas—Have advanced to $3 per 
100 lbs. or $1.50@2 per bunch.

Butter—-Receipts of fresh are about 
normal for the season and the cream
ery m arket is firm at prices ranging 
about 3c higher than a week ago. The 
demand for fresh butter continues to be 
very good, absorbing all the receipts on 
arrival. The stocks in cold storage are 
very large and the demand is very light 
for all grades of storage butter. The 
market is very dull. Local dealers are 
holding fancy creamery at 31c in tubs 
and 32c in cartons, which is about the 
same as the price ruling in New York 
and Boston. Local dealers pay 22c for 
No. 1 dairy and 16c for packing stock.

Poultry—Short receipts have caused an 
advance in fowls. Local dealers now 
offer for fow ls; 8c for old roosters; 
3c for geese; 11c for ducks; 14@16c 
for No. 1 turkeys and 12c for old toms. 
These prices are live weight. Dressed 
are 2c per lb. more than live.

Cabbage—2l/>c per lb.
Carrots—65c per bu.
Celery—35c per bunch for home 

g ro w n ; $2.25 per crate for Florida.
Cocoanuts—$4.75 per sack containing

100.
Cranberries—The m arket is strong at 

$15 per bbl. for late Howes.
Cucumbers—$2 per doz.
Eggs—Prices are on the toboggan, 

local dealers having reduced their paying 
price to 25c for fresh, with every in
dication of still lower quotations before 
the end of the week.

Grape F ru it—The m arket has declin
ed to $4.75 per box.

Grapes—Malaga, $6 per keg.
Green Onions—40c per doz. for New 

Orleans.
Honey—18c per lb. for white clover 

and 16c for dark.
Lemons—California and Verdellis are 

steady at $3.75@4 per box.
Lettuce—E astern  head has declined 

to $2.25 per b u .; hot house leaf has ad
vanced to 16c per lb.

Nuts—Almonds, 18c per lb.; B utter
nuts, $1 per b u .; Chestnuts, 22c per lb. 
for O h io ; Filberts, 15c per lb .; Hickory, 
$2.50 per bu. for Shellbark; Pecans, 15c 
per lb .; W alnuts, 19c for Grenoble and 
California; 17c for N aples; $1 per bu. 
for Michigan.

Onions—$1.50 for red and yellow and 
$2 for w h ite ; Spanish, $1.75 per crate.

Oranges—Californias are held at $2.50 
@2.75; Floridas are selling at $2.25@ 
2.50.

Peppers—Green, 75c per small bas
ket.

Potatoes—The m arket is without 
change. Country buyers are paying 45 
@50c; local dealers get 65@70c.

Pop Corn—$1.75 per bu. for ear; 5c 
per lb. for shelled.

Radishes—30c per dozen.
Spinach—$1 per bu.
Strawberries—40c per qt. for F lori

da.
Sweet Potatoes—Delawares in bu. 

hampers, $1.10.
Tomatoes—$4.25 per 6 basket crate of 

California.
Veal—Buyers pay 6@12c according to 

quality.

The Grocery Market.
Sugar—The American Sugar Refining 

Co. has advanced its price on granu- 
dated to 4.10c f. o. b. New York. W ar
ner and Federal have advanced to 4.05c, 
but Arbuckle and Howell are still hold
ing at 4c. Federal is sold up five days 
ahead, Arbuckle one week ahead and 
Howell until March 1. All of the refin
ers are running close on supplies and 
it is intimated that slightly higher prices 
may be expected before the end of the 
month.

Coffee—Rio and Santos g rade are 
unchanged in price and no t very  ac
tive. C onditions are substan tia lly  as 
they  w ere a week ago. Mild grades, 
how ever, are boom ing and very  firm, 
on account of small spo t supply. In 
the last few weeks the advance in 
som e grades, notably  Bogo^as, has 
been l@ l l/ 2c. T he p resen t dem and for 
m ild coffee is good. Java  and M ocha 
are unchanged and quiet.

C anned F ru its—W ith  stocks in 
first hands m uch below  the average 
for the season and jo b b ers offering 
little, if anything, except to  the regu
lar trade, the m arket for all varieties 
of canned fru its— Coast. S outhern  or 
W este rn —is firm. T he dem and, how 
ever, is ra th e r slow  in all lines and 
on the hand-to  m outh  order.

C anned V egetab les— F u tu re  to m a
toes are not w anted  except special 
brands. E xpecta tions seem  to be 
m ore o r less general th a t spo t goods 
will advance before the  end of the 
season. A t the opening  prices so far 
m ade by M aine corn  packers there  is 
com paratively  little  business reported . 
B uyers look for the discounts they 
have been allow ed in previous years, 
but packers decline to  m eet them . 
T h e  opening price was 97J^c f. o. b. 
P o rtlan d , bu t it is not learned th at 
any of the packers quoting  th a t figure 
have been w illing to  shade it m ore 
than  2J/2C a dozen. In  the finer grades 
of W este rn  peas, for which the de
m and has no t realized expecta tions of 
packers, the m arket was easy, and, 
while nom inally  opening prices p re 
vailed, it was said in w ell-inform ed

q u arte rs th a t a considerable conces
sion was being m ade on Nos. 2 and 
3 A laskan. S tring  beans, being in 
sm all com pass on the spot, are firm, 
but no quotable advance in prices 
is to  be recorded.

C anned F ish— Salm on of all grades 
is unchanged and in fair dem and for 
the season. D om estic  sard ines are 
unchanged and very  firm. M ustards 
have advanced to  w ith in  a m uch closer 
re la tion  to  oils than  usual. Im ported  
sard ines are still very scarce and high.

D ried F ru its—A stro n g  feeling is 
noted  in prunes, both  California and 
N orthw estern , w ith the trend  of prices 
strongly  in buyers’ favor as a resu lt 
of the  sta tistica l show ing. H ow ever, 
no quotable change in spot prices 
was recorded. A pricots, being  scarce 
here and C oast hold ings closely 
cleaned up, the m arket is strong, w ith 
an upw ard  tendency. N ot m uch in
te re st is show n by the  d is tribu ting  
trade in th is section, but as C oast 
rep o rts reflect firm er conditions there, 
w ith a larger m ovem ent to  the p rin 
cipal consum ing m arkets, the feel
ing here is steadier. T here  is little  
if any dem and for C oast R aisins from  
the local trade and prices are nom inal. 
Im p o rted  raisins are steady and un 
changed but are g e ttin g  com parative
ly little  a tten tio n  here a t p resent. 
C u rran ts a re  dull, bu t it is claimed 
th a t the m arg in  of profits for clean
ers is very narrow  and m ost sellers 
consequently  are re luc tan t to  m eet 
the concessionary  prices nam ed in 
som e quarters. T h is w eakness p ro m 
inent facto rs believe to  be only tem 
porary  and is a ttrib u ted  by them  to 
the fact th a t som e of the sm aller 
cleaners have failed to  have proper 
system s of cost accounting. Persian  
da tes in bulk are  easier ow ing to  p res
sure to  sell from som e quarters. 
T he last sh ipm ent of F a rd s is due 
th is week. Sm yrna figs are getting  
scarce and the m arket is firmer. 
Bag figs are particu larly  stro n g  and 
is d iverting  a tten tio n  to  California* 
stock.

Cheese—T he m arket is firm, w ith a 
ligh t consum ptive dem and. Stocks 
are also reported  o be light and the 
m arket is firm. No change in price 
is expected in the  near future.

Syrup and Molasses—Corn syrup 
shows no change for the week and there
fore compound syrup is unchanged, the 
demand being seasonable. Sugar syrup 
is dull at ruling prices, molasses season
ably active at unchanged prices.

P rovisions— Sm oked m eats are J4C 
higher. B oth pure and com pound 
lard are steady w ith a m oderate con
sum ptive dem and. B arreled  pork, 
dried beef and canned m eats are 
steady  a t unchanged prices.

Salt F ish— M ackeral prices rem ain 
steady to  firm and are practically un
changed. Cod, hake and haddock are 
w anted  in a fair way and show no 
change in price. T he m arket is 
steady.

N iles—T h e  A u to -T rac to r Co. has 
engaged in business to  m anufacture 
and deal in m achinery, w ith  an au 
thorized  capital stock of $200,000 of 
w h 'ch  $108,000 has been subscribed, 
$3,200 paid in in cash and $25,000 in 
p roperty .

Fred W . Fuller Endorsed for State 
Secretary.

At the regular meeting of the Grand 
Rapids Retail Grocers’ Protective Asso
ciation. held last evening, it was unan
imously decided to present the name 
of Fred \Y. Fuller to the coming State 
convention as candidate for Secretary 
of that organization. I t has long been 
felt by local grocers that the office of 
Secretary should be in stronger hands 
than has been the case for some years 
past and the election of Mr. Fuller 
would do much to restore the confidence 
of the members in the stability and in
tegrity of the organization.

It was also decided to close all the 
grocery stores in the city on Tuesday

FR E D  W. FU L L E R .

afternoon so that all local members of 
the organization can be dn hand to 
welcome the guests on the occasion of 
their first meeting in the city hall.

It was also decided to enter into an 
arangement with the Nationally Adver- 
arrangement with the Nationally Adver
tising Goods Association to hold a pure 
food exhibition here the last week in 
July or the first week in August. This 
exhibition will comprise 140 different 
lines of goods. There will be about 
150 people accompanying the affair, be
sides a band of fifty pieces. These ex
hibitions have been held in other cities 
with much satisfaction to all concerned 
and it is confidently expected that the 
exhibition will be an unparalleled suc
cess.

In Better and Larger Quarters.
Chicago, Feb. 16.— It m ay be of in

terest to those of your readers whom  
we are try ing  to reach th rough  your 
publication to  know that the offices of 
our selling agency, the M oneyw eight 
Scale Co., is about to  m ove from its 
long-established headquarte rs at 165 
N orth  S tate s tree t to  new er and b e t
ter q uarte rs at the corner of R an
dolph and M adison streets. T he move 
is necessary  on account of the  con
gested  condition in which we find o u r
selves. a fte r fifteen years of steady de
velopm ent.

T he C om puting Scale Co.

Duets.
Mrs. Newrich (who has advertised 

for a Christmas p ianist)—So you are 
the music teacher that answered my ad
vertisement?

Pianist—Yes, ma’am.
Mrs. N ew rich—W ell, sit down and 

play a couple of duets, so th a t I can 
see what you can do.—Yonkers States
man.



6 M I C H I G A N  T R A D E S M A N F e b ru a ry  18, 1914

A fter a spell of such financial en
thusiasm as that of January, there al
ways comes a reaction of sentiment, due 
partly to the fact th at the glowing ex
pectations are not realized as quickly 
and as had been imagined, but partly 
also to the gradual realization that there 
are still some questions left whose bear
ing is either doubtful or actually un
favorable. A t such times, the new-born 
enthusiasm  of the financial public 
g radually  gives w ay to  a cautious su r
vey of the general situation, in which 
all facts bearing  on it are seriously 
considered, in o rd e r to  get the ba l
ance of p robability  clear in m 'nd. I t 
is th is po in t of view which causes 
such reaction  in stocks as occurred 
a t the end of January . I t  also has 
its effect on general sentim ent.

B usiness th ro u g h o u t the S ta te  is 
gain ing  slowly but steadily. T here  is 
not the sudden rush  th a t m any p re 
dicted th irty  days ago, but there  is 
a substan t al expansion th a t is p ro 
ceeding all the time. Those who w ere 
w ildly en thusiastic  over the prospects 
a m onth  ago have sobered off. but 
they are quite con ten t w ith a slow but 
perm anent g row th  in the  way that 
lasts.

T here  is a t least no doubt reg ard 
ing the confident feeling th a t prevails 
in trade  and industry ; it is reflected 
in the increasing  dem and, especially 
for steel and iron products. Steel 
m ills are now running  60 to  75 per 
cent of th e ir capacity, an increase of 
20 to  25 per cent, and in som e lines 
even m ore. T his is one essential ba
sis for the im provem ent in confidence 
and for the  b e tte r feeling th a t is ob
servable in spots all a long  the line.

U nderly ing  every th ing  else is the  
know ledge th a t the change which has 
taken place in m oney m arket c mdi- 
tions, during  the past six weeks, has 
been one of the m ost rem arkable in 
m any years. I t  is not only local, but 
has been world-w ide, and the  rapid ity  
of the sh ift from  scarcity  to  p lenty  is 
adm itted  to  reflect re tu rn in g  confi
dence, and a loosening of hoarded 
funds. T his easy m oney continues to 
prevail th ro u g h o u t the W est, with 
ra tes low* r than  for m ore than  a year. 
T here  has actually  been som e 4 per 
cent m oney pu t out by the  banks 
th is week. T he m ost strik ing  w eak
ness has been in com m ercial paper, 
which has sold as low as Zl/z  per cent 
for packers’ nam es, such as M orris 
and Swift, and there  has been a de
m and for it a t these low ra tes, though 
they are 2 per cent low er than  the  in 
side figure a t the close of last D ecem 

ber. L ocal and country  banks are 
buying steadily, and the m arket is 
m ore closely cleaned up than  fo r 
m onths.

In te rio r  banks m eantim e are paying 
off loans to  banks here and increas
ing their balances. T he dem and for 
m oney is by no m eans urgent, here or 
in any p a rt of the State. T here  are 
a few bankers who regard  the  situa
tion as one which points to  advanc
ing ra tes inside of the nex t th ree  
m onths, who figure th a t th ere  will 
soon be a tu rn , and who, therefore, 
consider it unw ise to  tie up their 
funds in low -rate loans a t p resen t, 
when a la te r im provem ent in the de
m and m ay bring  b e tte r ra tes. Such 
people feel disposed to lose a m o n th ’s 
in te rest, o r even m ore, ra th e r than  
m iss a chance to  put out their m oney 
la te r a t b e tte r ra tes

M eantim e, bond houses are doing a 
large business, but there  is a decrease 
in the pubh'c buying of stocks this 
week. T he m arket has not acted  in 
a way to induce the public to  keep on 
buying. T hey  w ant a m arket to  ad 
vance a lm ost continuously, or if there  
are set-backs, there  m ust be rapid in
cidental recoveries. But in the  long 
run, it is la rger considerations than 
the whim  of the speculating  public, 
which will govern  the m ovem ent of 
a m arket.

T he m atte r of re-organ izing  the 
C itizens Bank of Bellevue w hich 
closed its doors tw o weeks ago, has 
been abandoned for the p resent. T he 
closing up of the affairs of the Bank 
has been left en tirely  in the hands 
of A ssignee K arl K im berly, w ho will 
have the assistance of P residen t C. E. 
Scott and C ashier B. D. V aughan, in 
m aking the collections fo r se ttlem en t 
w ith the depositors, all of w hom  will 
be paid in full.

T he 455 sta te  banks and six tru st 
com panies in M ichigan show ed a net 
increase in loans during  the last year 
am ounting  to $14,357,080.68, and to ta l 
increases in deposits am oun ting  to 
$19,572,135.48. O f the increase in de
posits, $10,922,071.57 was in com m er
cial and $8,650,063.91 in savings. D u r
ing the  sam e period capital stock in 
creases am ounted  to  $1,975,270.

T he to ta l reserve m aintained by the 
s ta te  banks and tru s t com panies was 
$71,338,806.05 on Jan . 13, 1914, or
20.68 per cent. T he to ta l cash re 
serve am ounted  to  $26,009,893.61, or 
7.54 per cent, w hich m akes the  to tal

Fourth National Bank
Savings

Deposits

3
Per Cent 

Interest Paid 
on

Savings
Deposits

Compounded
Sem i-Annually

Wm. H. Anderson,
President

John  W . Blodgett,
V ice  P resident

L. Z. Caukin.
C ashier  

J . C. Bishop,
A ssistant Cashier

United
States
Depositary

Commercial
Deposits

Per Cent 
Interest Paid 

on
Certificates of 

Deposit 
Left

One Year

Capital Stock  
and Surplus

$580,000

The
Old N ational Bank

G R A N D  RAPIDS, MICH.

Our Savings Certificates of Deposit form an 
exceedingly convenient and safe method of invest
ing your surplus. They are readily negotiable, being 
transferable by endorsement and earn interest at the 
rate of Zx/ 2 % if left a year.

GRAND RAPIDS 
NATIONAL CITY BANK

Resources $8,500,000

Our active connections with large 
banks in financial cenxers and ex
tensive b a n k i n g  acquaintance 
throughout Western Michigan, en
able us to offer exceptional banking 
service to

Merchants, Treasurers, Trustees, 
Administrators and Individuals

who desire the best returns in in
terest consistent with safety, avail
ability and strict confidence.

CORRESPONDENCE PROMPTLY REPLIED TO
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reserve carried  by Mich gan sta te  
banks $16,685,659.18 over the requ ire
m ents of the sta te  banking law. T hese 
figures are taken  from  the rep o rt of 
the  s ta te  bank departm ent, issued 
by S ta te  B anking C om m issioner 
Doyle.

T h e  rep o rt show s th a t M ichigan 
s ta te  banks and tru s t com panies show 
a gain of $6,296,867.98 in aggregate  
business since O ct. 21, 1913. Since 
the O c tober rep o rt there  has been a 
decrease in loans in the s ta te  banks 
of $584,415.25 and an increase in de
posits fo r the sam e period am ounting 
to  $6,296,668.48. Capital stock  in 
creases, th ree  m on ths period, am o u n t
ed to  $714,990.

Judge  C larence W . Sessions, of 
the U n ited  S ta tes D istric t Court, at 
G rand Rapids, has decided th a t the 
$2,000 w orth  of stock  in the C itizens’ 
S ta te  Savings B ank of Plainw ell, 
which was contained in the list of a s
se ts on the schedule filed by V ictor 
L. Palm er, bankrupt, should be tu rned  
oved to  the  M ichigan T ru s t Com 
pany, receiver fo r the  fo rm er secre
ta ry -trea su re r  of the  M ichigan B uggy 
Com pany. T he P lainw ell Bank claim 
ed th a t Pa lm er was ow ing th a t in
stitu tion  m oney and th a t the am ount 
should be deducted from  the proceeds 
of the  sale of the shares of stock. 
Judge  Sessions ruled th a t the stock 
should be tu rned  over to  the T ru st 
C om pany to  be equally d istribu ted  
am ong the  cred ito rs of the K alam azoo 
man.

Quotations on Local Stocks and Bonds.
P u b lic  U tilities .

B id. A sked.
Am. L ig h t & T rac . Co., Com. 353 355
A m . L ig h t & T rac . Co., P fd . 106 10a
Am. P ub lic  U tilitie s , P fd . 76% 77% 
Am. P ub lic  U tilities . Com. 51% 53 
C itie s  S erv ice  Co., Com. 96% 98
C ities  Serv ice  Co., P fd . 75 76
C itizens T elephone  Co. 73 SO
C om w ’th  P r . Ry. & L t., Com. 57% 59
C om w ’th  P r . Ry. & L t., P fd . 78% 80
C om w ’th  6% 5 y e a r  bond 98 99%
P acific  G as & E lec. Co., Com. 46% 47% 
T en n essee  Ry. L t. & P r .,  Com. 15% 16%
T en n essee  R y. L t. & P r .,  P fd . 68% 89% 
U nited  L ig h t & R ys., Com. 83 85
U nited  L ig h t & R ys., 1st P fd . 76% 77% 
U n ited  L t. & Ry. new  2nd P fd . 72 74
U n ited  L ig h t 1st a n d  re f. 5% 

bonds 86
In d u s tr ia l a n d  B an k  S tocks. 

D enn is  C an ad ian  Co. . 100
F u rn itu re  C ity  B rew in g  Co. 60
Globe K n itt in g  W orks , Com. 135 
Globe K n itt in g  W orks , P fd . 97 
G. R. B rew in g  Co. 145
M acey Co., P fd . 93
C om m erc ial S av in g s  B an k  200
F o u r th  N a tio n a l B an k  215
G. R. N a tio n a l C ity  B an k  173 
G. R. S av in g s  B an k  255
K e n t S ta te  B an k  
Old N a tio n a l B an k  204
P eoples S av ings  B an k  250
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Booker T. W ashington’s Latest Story.
Old Uncle Cal Clay invited the par

son to eat Christmas dinner with him. 
The parson accepted, and the spread 
was magnificent—sweet potatoes and 
celery, cranberries and mince pie, plum 
pudding, and a turkey so big and yet 
so tender that the parson had never 
seen the like before.

“ ‘Uncle Cal,’ the parson said, as he 
spread the clear pink cranberry sauce 
slice of breast, ‘Uncle Cal, where did 
you get this wonderful turkey?’

“ ‘Pawson,’ said Uncle Calhoun Q ay  
solemnly, ‘when you preached dat won
derful Christmas sermon dis mawnin’, 
did I ax you whah you got him? Nuh, 
no. Dat’s a trivial m atter.’ ”

Think o f everybody you know and 
you will discover that there are lots 
thing to be anxious about is whether

Stinginess is the stepmother of dis
honesty.

Nearly the Real Thing.
“ Pa, w h a t’s the irony  of fa te?” 
“T o  becom e able, a t last, to  own 

an autom obile and then  be ordered  
by the  docto r to  w alk fo r your 
health .”

On the Upward Swing
The pendulum of prices for securities has passed 

the center.

Do not delay i f  you wish to increase your income.

American Public Utilities Co.
6%  cumulative preferred stock combines possible 

appreciation, stability of business, assured return and 
marketability.

The company operates gas and electric properties 
in fourteen prosperous cities, serving an aggregate pop
ulation of 525,000.

Its relations with the public are harmonious, and its 
business is conducted on a profitable basis.

Write for map and earning statements

Kelsey, Brewer & Company
ENGINEERS BANKERS OPERATORS

GRAND RAPIDS, MICHIGAN

BUY BONDS NOW!

We especially recommend at this time the purchase of well- 
secured bonds for the following reasons:

1— Prices are very low at the present time; in fact, no lower 
price level has been reached in over five years.

2— 7he intrinsic value of good issues has steadily increased 
in face of decline in prices.

3— Underlying conditions are sound and money rates w ill 
probably be lower in the near future.

4— New currency law should equalize money rates and favor
ably affect bond purchases by financial institutions.

We offer only such bonds as in our judgment afford absolute 
security for the principal and yield a fair return on the in
vestment.

FtRand RapidsTrust Company
123 Ottawa Ave., N. W. Both Phones 4391

Safety First
Is a popular phrase just now.

It has been our plan of business 
life for nearly a quarter of a cen
tury.

W e have for sale good invest
ments for your money. State, 
County and Local tax free.

The Michigan Trust Co.
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P A T E R N A L ISM  G O N E MAD.
P o stm aster General B urleson’s re 

po rt to  theU nited  S ta tes Senate, rec 
om m ending im m ediate governm ent 
ow nership of telephone lines, w ith a 
system  of license fo r the o th er agen
cies of com m unication, estab lish ing  
a governm ent m onopoly even w here 
there  is no t actual ow nership, is 
paternalism  gone m ad and m ust su re 
ly prove d isastrous.

A g rea t shout is m ade over the ap 
p aren t success of the parcel p o st in 
th is coun try  from  a financial s tan d 
point. I t  is claim ed th a t  the  post- 
office dep artm en t is now  self-sup
portin g ; even run  a t a profit. But 
they do no t tell us how  th is  reduc
tion of cost and increase of revenue 
has been accom plished a t a g rea t 
sa c ri^ n  of efficiency. I t  is awful the 
w ay people do not get mail service 
now. T here  is sim ply too  much for 
the em ployes to  handle. T hey  can 
not do the  im possible. I t  is to  be 
hoped parcel post is accom m odating  
the few, for it is certain ly  proving 
unfo rtunate  to  the m any.

If Uncle Sam takes hold of the 
telephone, and we are  subjected  to 
any increase of annoyance over th a t 
to which we m ust now subm it a t the 
hands of the  hello girl, our p ligh t 
will, indeed, be m ost m iserable. F a r 
be tte r is it to  legislate  co n tro l of 
co rporations ra th e r than  assum e too 
m uch in the w ay of business e n te r
prises which should be left to  m en 
w ho have no t a governm en t upon 
their shoulders to  handicap them . 
W ith  the evils of pa rty  pa tronage, as 
displayed by w hichever p a rty  is in 
pow er, th ere  w ould be sm all chance 
of telephone ow nership being  m ade 
satisfactory .

The T radesm an holds to  the theo ry  
th a t the sphere of governm ent should 
be lim ited to  the keeping of o rder 
and the  enforcing  of co n tracts and 
th a t every invasion of the  r ig h ts  of 
the individual is w rong  in th eo ry  and 
injurious in effect.

If the m erger m ethod is to  in
crease, individualism  in m anufactu r
ing and d istribu tion  will soon cease 
to  exist. C onceding many advant
ages in the m erger m ethod and con
sidering  the changes which tim e has 
w rought in both  the m anufacturing  
and d istribu ting  fields, the  T rad e s
m an m aintains th a t the coun try  was 
m ore prosperous, the people happier

and w ork ing  m en b e tte r em ployed 
under a system  of m anufacturing  and 
d istribu tion  w hich gave every m an a 
chance to  show  his capabilities and 
gradually  expand his lines and te r r i
to ry  on acquired capital, w ithou t be
ing com pelled to  re so rt to  enorm ous 
aggregations of wealth, paten ts, legal 
and m anagerial ability , artificial alli
ances and iron-clad agreem ents 
which tend  to  concentra te  business 
in a few hands. T he T radesm an  be
lieves th a t we shall see a re tu rn  to  
these conditions in the fu ture  to  an 
ex ten t th a t will enable us to  re 
establish  the in teg rity  and individual
ity  of the m anufacturer and dealer 
and no t force him  to  ally  h im self 
w ith enorm ous in te rests

If trades unionism  and socialism - 
are to  becom e general, individualism  
am ong w orkm en and em ployers of 
w orkingm en will becom e a th in g  u n 
known. F o r som e tim e it looked as 
though such a resu lt would ensue, 
but the trend  of the tim es now in
dicates th a t collective bargain ing, the 
level scale, the strike  w ith violence, 
the re ign  of the business agent, the 
w alking delegate, the g ra fte r  and the 
dynam iter are all on the w ane—‘th a t 
the th ink ing  people of the w orld 
have placed the seal of decisive d is
approval on the destruction  of in 
dividualism  in the -worker and p ro 
pose to  assist in reg en era tin g  him 
from  the evil associations and bad 
education into w hich tw o or th ree  
million of our hundred m illion people 
have been inveighled by such un 
scrupulous leaders as G om pers, 
Lynch, H ayw ard and M oyer.

W h at is the m ost needed a t this 
tim e to  stem  the tide of com bination 
and com m unism  is m en w ith  cour
ageous h earts and iron w ills; m en 
w ho th ink  independently  and act un- 
derstand ing ly ; m en who refuse to  be 
d ictated  to by preacher, p re la te  or 
politician; m en w ho scorn to  en ter 
into any unholy and illegal alliance 
w ith e ither capital o r labor; m en who 
tu rn  a deaf ear to  the en treaties of 
those w ho would foste r illegal ag ree 
m ents for the m ain tenance of p rices; 
em ployers w ho refuse to  w rite  them 
selves down as crim inals by en te ring  
into closed shop agreem ents w ith 
union em issaries; w orkm en w ho p er
m it them selves to  be pounded into 
jelly  by union thugs and assassins 
ra th e r than  jo in  hands in the crim inal 
conspiracy  to  w hich every union m an 
m ust subscribe. I t  requ ires cour
age— and courage of a high o rder—to 
stand  out against the gods of M am 
m on and graft, but unless a sufficient 
num ber of m en are  w illing to  take 
a stand  a long  these lines the  tim e 
will soon come when individualism  
will cease to  ex is t and our boasted  
liberty  will be a  th in g  of th e  past.

N o job  is too  big for the Dig m an, 
and no job  is too  sm all for the sm all 
man. A nd you can p re tty  nearly  a l
w ays tell the  size of the m an by the 
size of the job  th a t holds him.

If  you do n 't w ant to  be a  clerk  all 
y our life, study the trade  jou rnals 
and o th er lite ra tu re  abou t business 
and learn  how  to  be som eth ing  
greater.

T H E  T R E N D  O F TR A D E .
T here  are clearly  defined indica

tions in th is and contiguous te rr i
to ry , th a t the country , so far as re 
gards its business p rogress, has 
definitely tu rned  the corner. U n cer
ta in ty  and depression  are behind us; 
the  new forw ard  m ovem ent has qual
ities th a t spell unm istakable health 
fulness in fundam ental conditions. 
T his does n o t m ean th a t a sensa
tional o u tb u rst of activ ity  is expected; 
but it recognizes th a t a lte red  sen ti
m ent will com pel m ateria l en large
m ent in productive capacity.

T his conclusion is n o t now based 
on sentim ent, but on actual new busi
ness, especially in lines th a t u .u ally  
m ark  a tu rn  in the  tide  of trade, 
w h e th er from  ebb o r flood. Such evi
dences are not yet visible in the  s itu 
a tion  as a whole. T here  are lines 
w here expectancy of enlarged  scope 
of operations has no t been realized, 
and w here keen d isappoin tm ent is felt 
because of such absence of recovery. 
In  brief, c ircum stances are such th a t 
no uniform  descriptive term  can be 
applied to  the m ovem ent of the hour.

Still, business in te res ts w hich take 
the b roader view hold th a t the a tm o s
phere of doubt, even in the cases ju st 
referred  to; will yield to  hopefulness 
w hen the expansion in basic lines en
larges its already clearly outlined 
tendencies. W h at is viewed as a sig
nificant sign is th a t dates for fu ture 
sh ipm ents of equipm ent and supplies 
needed in industria l developm ent are 
being altered , e ither to  im m ediate or 
to  earlie r delivery than  had been 
orig inally  specified; the one excep
tion to  th is condition still being  in 
lines of trade  th a t have to  do w ith 
railroads.

T H E  T R A D E  IN  G ARD EN SE E D S.
In  every com m unity th ere  is an 

opening fo r a good trad e  in garden 
seeds. In  m any coun try  com m uni
ties it is the custom  fo r the g rocers 
to  stock  up w ith  a lo t of seeds m ore 
o r less ancient, som e of w hich m ay 
prove all righ t, while o th ers have en
tire ly  lo st th e ir vitality . T h is  has 
led those  w ho know  th a t poor seed 
is a m ost expensive p roposition  to  
shu t them  and pa tron ize  the regu lar 
seed stores. Y et it often  happens 
th a t the subject is fo rg o tten  un til too 
late to  send to  the seedm an; and the 
local seed sto re  is not found in every 
ru ral com m unity ; and so they  find 
them selves a t last doing the old th ing  
over again, depending upon the  stock 
w hich the  g ro cer happens to  have, and 
accepting  sub stitu tes  for som e spe
cial pe t variety .

N ow  is the  tim e to  ag ita te  the 
seed question. If  you can offer goods 
you can guaran tee  as first-class, get 
ready  for the cam paign in earn est; 
if you are no t w illing to  do this, stay 
out of the seed trad e  entirely . But 
there  are  so m any chances fo r you 
to  do nicely, th a t the experim ent is 
well w orth  pushing. A few sam ple 
packets of to m ato  o r som e o th e r 
quick grow ing  seed th a t people like 
to  s ta r t early  in the k itchen  w indow  
will convince your p a tro n s th a t your 
seeds will grow . S tudy the probable 
needs of your custom ers, and rem em 
ber them  in m aking out your order.

If they are out of the  m arket g a rd en 
ing  zone, select varie ties best for 
hom e use.

T he parcel-post system  ju s t in sti
tu ted  in C anada is based on A m eri
can experience, ye t has elem ents of 
p roper caution. R ates show an in
crease over ours. F o r the first th ree  
m on ths packages over six pounds in 
w eight will not be accepted, and spe
cial charge is m ade for delivery by 
city carrier. T h e  principle is laid 
down th a t the  system  m ust pay its 
own way, and the T o ro n to  Mail and 
E m pire  rem arks that, “until the se r
vice has been in operation  six m onths 
it will be im possible to  gauge” its 
financial sta tus. O nly 20,000,000 to  
25,000,000 parcels are an ticipated , as 
against our 700,000.000 the first year. 
B ut the  significant fact is th a t C an
ada, a fte r fifteen years of indiffer
ence to  a subject often  urged  upon 
the L au rier governm ent, v irtually  
duplicates our system . I t  m ay be ex
pected th at, a fte r ad ju s tm en ts  which 
only  tim e can bring , posta l co-op
eration  betw een the  tw o countries 
will cover the  parcel post, too, and 
its rates.

The Blackburn m urder trial, which 
occupied the almost undivided attention 
of Grand Rapids people for two weeks, 
ending two days ago in a disagreement 
of the jury, was a valuable object lesson 
by disclosing how easily m anufactured 
evidence can be produced to shield 
creatures of the Blackburn type. Judge 
S tuart discharged the difficult duties de
volving upon him as trial judge with 
singular skill and remarkable impartial
ity, thus bringing added laurels to the 
bench he has so long honored. P rose
cuting Attorney Phelps showed wonder
ful resourcefulness in combatting the 
adroit tactics of the underworld. Con
sidering what he had to contend with 
in the shape of questionable testimony 
which approached closely to the line of 
perjury, the presence and antagonistic 
manifestations of mobs of toughs in the 
court room and the back stabbing tactics 
of the local detective department, he 
made a record of which right thinking 
people everyw here m ay well be proud.

The action of the Grand Rapids 
Retail Grocers’ Protective Association, 
in presenting the name of F red  W. Ful
ler as candidate for Secretary of the 
State organization will meet with very 
general approval. Mr. Fuller has been 
a retail grocer over twenty years. He 
was President of the local association 
for about ten years and also President 
of the State organization several years 
He is thoroughly fam iliar with the 
theory and practii e of organized effort 
on the part of the retail trade and it 
goes without saying that his candidacy 
will be very generally accepted as a 
happy solution of the very serious prob
lem which has confronted the retail 
merchants of the State for some years 
past.

You ge t cheerfu lness out of life in 
p ro p o rtio n  as you pu t cheerfu lness 
in. Y ou canno t invest coun terfe it 
coin and expect dividends in real 
m oney.

The memory of a witness is usually 
either too good or too bad.
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BAC K W A RD A N D  F O R W A R D

Accom plishm ents and Am biitions of 
M ichigan Hardware Dealers’".

M en are  g row ing  m ore associated,
You can see it in th is m eeting,
Ind ica ted  by the em blem s w orn,
By the hundreds you are’ greeting ,
H ave you seen the hardw are  b u t

ton?
Hiere it is upon m y coat.
A nd i t’s frau g h t w ith deeper m ean

ing,
T h an  a passing  glance would note.
In  looking over the audience be

fore me, I see m any fam iliar faces, 
and it m akes me feel a t hom e and 
it is w ith no sm all pride th a t I po in t 
back to  the sm all ga therings th a t 
w ere held twelve years ago w hen I 
jo ined th is A ssociation. I t has been 
m ore than  ju st A ssociation  to  me. I t  
has m ade me in terested  in the work. 
I t  has m ade me m any friends and 
business aquain tances. I do not th ink  
I have m issed a convention during  
th is tim e, for it has been a p a rt of 
my business.

T h rough  all these years I have 
w atched the M ichigan R etail H a rd 
w are A ssociation grow  until it now 
num bers nearly  1,000 of the livest, 
b ra in iest and m ost progressive  h a rd 
w are m en of the S tate, w ho have 
g a thered  here from  all p a rts  of the 
S ta te  to  a ttend  their T w en tie th  an 
nual convention.

I t  affords me g rea t pleasure to  
g reet you here th is a fternoon  and I 
hope your stay here during  the con
vention  will be profitable to  you, as 
well as the association, th a t the dis
cussions will in te res t you, and you 
will assist us to  try  and solve some 
of the problem s th a t are before us.

T he hardw are  m an of to -day  has a t
tained a position  of p rom inence in 
the eyes of the com m ercial world. 
H e has kept strides w ith  o th er g rea t 
industries which have developed in 
the past few years. Now let us put 
our shoulders to  the wheel .and keep 
in the fron t rank ; keep the hardw are  
trade  w here it belongs; keep up the 
fight for b e tte r business and a fair 
deal for all.

T he M ichigan R etail H ardw are  
A ssociation has had a splendid grow th  
th is past year and the  officers have 
been kep t very busy the en tire  year. 
It has been a g reat pleasure to  me 
to  be surrounded  by such an able 
set of officers who have given their 
tim e to  this good w ork and I cannot 
help to  com m end and th an k  them  at 
th is tim e for th e ir loyal support.

T he y ear has been a  problem  to 
m any of us in the  hardw are  trade. 
T he year s ta rted  r ig h t and ju s t 
about the tim e w hen N ature  began 
pouring  out her abundance of crops 
and every th ing  looked as though  it 
w ere going to  be a banner year, 
the pessim ist s ta rte d  going around 
the coun try  calling “hard  tim es” 
and “panic.” I t  w ent from  coast 
to coast. E veryone go t the fever 
and hung  on to  th e ir pocketbooks. 
I t  w as like a ru n  on the bank.

T h an k  God, the  confidence of the 
A m erican people has been resto red , 
the tariff and currency  bills have been 
passed  and m en are being pu t back 
to  w ork  by the thousands. By spring  
we will find the beginning of the  best 
and m ost p rosperous year we ever 
had.

Be a booster. T ell the people th a t 
business is good. Say it and say it 
until you convince the  calam ity  how l
ers th a t there  is no such a th ing  as 
“panic,” th a t they  have m ade a m is
take and you can prove it, for bus
iness is good.

Y our A ssociation  w as well rep re 
sented a t the  N ational R etail H a rd 
w are A ssociation  convention  held in 
Jacksonville , F lorida, last M arch.  ̂ I t  
was a very in te res tin g  m eeting . You 
no doubt, have all read  the  com plete 
r eports in the  B ulletin  and o th er

•A n n u a l ad d re ss  of F red  A. R ech lin , 
P re s id e n t M ich igan  R e ta il H a rd w a re  i\.s- 
socia tion , d e liv e red  a t  K a lam azo o , F e b 
ru a ry  17.

hardw are  publications. W e b ro u g h t 
back w ith  us our B ro th er Chas. A. 
Ireland , of Ionia, as the N ational 
P residen t. I t  is a g rea t honor to  th is 
A ssociation  to  have the  N ational 
P residen t am ong its  m em bers.

W e have inaugurated  th is y ear a 
freigh t aud iting  bureau th rough  the 
office of our Secretary , w here every 
m em ber can send his freigh t bills and 
have them  audited, collect the over
charges and dam ages. T his service 
costs you no th ing  and I hope you 
will all avail yourselves of same.

In  O ctober your Secretary  and I a t 
tended the N ational S ecre tary ’s con
ference in Chicago and gained some 
valuable know ledge th a t will be of 
use to  this A ssociation.

Y our E xhib it C om m ittee has been 
a busy one. W hen I walked into the 
exhibit hall and saw  all the w ork 
done, I could no t help but adm ire 
the m en who are  so able to  do the 
th ings they  s ta rt out to  do. T hey 
deserve a vote of thanks.

W hen you look a t the program m e 
and see w hat the E n te rta in m en t Com 
m ittee has in sto re  for you. you will 
say they  deserve a place on the  roll 
of honor.

Parcel Post.
T he  N ational as well as the  S tate 

associations did their best to  pre
ven t its enactm ent, but it is here to  
stay, and we cannot lie down and let 
the trad  e send to  the large mail o rder 
houses for their goods, but every 
hardw are  m erchant m ust now  equip 
him self to  its use, g e t ou t letters, cir
culars and catalogues to  custom ers, 
so th at they  know th a t you can serve 
them  by mail as well as over the 
counter.

E stab lish  in your sto re  a parcel 
post departm ent, th a t is, have some 
one w ho will take charge of the co r
respondence, w ho know s the w eights 
of the  different goods th a t you can 
send, also the cost of carry ing  it to 
the different zones.

I t  is a new era th a t the m erchant 
finds him self in, and I th ink  if it is 
handled in te lligen tly  he can ge t the 
business. I t  is a m a tte r of educa
tion. In  th is age w hen everybody 
can read and w rite  and w ith the lit
e ra tu re  th a t the m ail o rd e r houses 
are sending out, the public is being 
educated to  buy from  illustra tions 
and sending m oney for goods. Let 
us get som e of it.

W hy should consum ers send 100 to 
500 m iles for hardw are  when they 
can buy it only a few m iles from 
their home, save postage and get 
quick service.

P rice and D istribution .
T he price of to-day holds our verv 

existence in a balance. T he m er
chan ts of th is g reat coun try  are an 
evolution of the tim es. T hey  are the 
servan ts of the people w ho serve 
them  with m erchandise in any quan- 
ity a t the tim e w hen they w ant it.

W h at a ttrac ts  the  people to  the so- 
called mail o rd e r concerns?

Surely it is not the quality  of m er
chandise?

N or can it be the service?
So it m ust be the price.
W e can show them  our m erchan

dise. L et them  see it w ith  their own 
eyes, feel it w ith their hands and, 
w hat is m ore, try  it before they  buy 
it. W e can give them  the best se r
vice in every way.

But we cannot alw ays give them  
the price, for if we take the published 
price and allow a percen tage for our 
service, can we exist?  No.

W e cannot em ploy in te lligen t sales 
people and keep the up-to -date  sto res 
th a t the people of to-day dem and. W e 
cannot lie down and let the catalogue 
houses and large  trad in g  cen ters get 
the business. W e m ust m ake a stro n g  
effort to  get the price, study th is sit
uation  carefully, becom e b e tte r  ac
quain ted  w ith  the  line of goods we 
are selling, both  in quality  arrd price.

If  you canno t m eet the catalogue 
com petition, take it up w ith your jo b 
ber and m anufactu rer and see if they 
cannot give you b e tte r  prices.

T h ere  are som e so lu tions to  the

price problem s, such as local o rgan
izations, buying together, co-opera
tion and quantity  buying, cash dis
counts, etc.

No doubt th is will be taken up in 
the question box.

A dvertising.
W e should endorse the m ovem ent 

of the F a ir T rad e  L eague by g e tting  
o u r local new spapers to  put before 
their readers the necessity  of buying 
at home and from  local advertisers.

W e should co-operate  w ith the ad
vertising  clubs which are w orking 
for honest advertising.

W e m ust all carry  iocal advertise
m ents of the nationally  advertised  
goods if we wish to  get the benefit 
of the  dem ands they  create. I do not 
know the conditions of your business.
I do not know how determ 'ned  you 
are to  increase your business. I do 
not know w hat resources you have 
to  get m ore business, but I do know 
this— th a t we have discarded the 
candle-light, the oil papered windows 
and the mail coach.

W e are living in the T w entieth  
C entury  and the T w en tie th  C entury 
m eans Speed, D ispatch and A ctivity. 
If  your business is to have a natural 
g row th  of say 50 per cent in the 
next five years, good advertising  can 
accom pl sh it for you in half the time. 
I t accom plishes in one year w hat 
would otherw ise require th ree  to  five 
years or never.

One Cent L e tte r  Postage.
W e ought to  endorse  the 1 one 

cent le tte r postage, th a t the One 
Cent L e tte r  P ostage A sociation is 
try in g  to bring  about.

T he ra te  of an ordinary  le tte r from  
New York to  Buffalo in 1843 was 25 
cents for the d istance of 500 miles, 
the ra te  was gradually  reduced un
til in 1883 w hen the 2 cent le tte r p o st
age bill was passed.

T here  has been no reduction  in the 
first-class mail in over th irty  years 
and we know th a t the 1 cent le tte r 
postage wull so stim ulate the use of 
letters, th a t the revenue derived th e re 
from will take care of the reduction.

M utual Insurance.
T here  are now a num ber of m utual 

com panies adm itted  to  w rite  in su r
ance am ong our m em bers. By tak 
ing  out th is insurance we are saving 
40 to  50 per cent on the prem ium s 
and are  having our losses settled  
m ore prom ptly.

T here  will be som e of them  renre- 
sented a t this convention who will 
be glad to  talk it over w ith you.

In  clos ng, there  are m any th ings 
th a t should not be overlooked. The 
un tirin g  w ork of our highly esteem ed 
Secretary , A rth u r J. Scott, and T rea s
urer, W m . M oore, who are alw ays 
ready to  do any th in g  for th is A sso
ciation: also all the o th er com m ittees 
and individual m em bers w ho have as
sisted in m aking th is convention  the 
success it p rom ises to  be. N ot over
looking the  w ork of the officers of 
the N ational R etail H ardw are  Asso- 
c ation, nor the co-operation  of the 
traveling  salesm en.

W hen I lay down the gavel for my 
successor, I tru s t you will extend to 
him the same loyal support th a t has 
been rendered  me.

I wish to  assure  you th a t th is year 
has been one of the  m ost pleasant 
years of m y life and th a t the ac
quain tances and friendships I have 
form ed will never be fo rgo tten .

Lincoln’s Story of H is Own Life.
I was born February 12, 1809, in 

H ardin county, Kentucky. My parents 
were both born in Virginia, of undis
tinguished families—second families, 
perhaps I should say. My mother, who 
died in my tenth year, was of a family 
of the name of Hanks some of whom 
now reside in Adams, and others in M a
con county, Illinois. My paternal 
grandfather, Abraham Lincoln, emi
grated from  Rockingham county, V ir
ginia, to Kentucky about 1781 or 1782,

where a year or two later he was 
killed by the Indians, not in battle but 
by stealth, when he was laboring to 
open a farm  in the forest. H is ances
tors, who were Quakers, went to V ir
ginia from Berks county, Pennsylvania. 
An effort to identify them with the 
New England family of the same name 
ended in nothing more definite than a 
similarity of Christian names in both 
families, such as Enoch, Levi, Morde- 
cai, Solomon, Abraham, and the like.

My father, at the death of his fa
ther, was but six years of age, and he 
grew up literally without education. 
He removed from Kentucky to what 
is now Spencer county, Indiana, in my 
eighth year. W e reached our new 
home about the time the State came 
into the Union. I t was a wild region, 
with many bears and o ther wild ani
mals still in the woods. There I grew 
up. There were some schools, so- 
called, but no qualification was ever 
required of a teacher beyond “readin,’ 
writin,’ an cipherin’ ” to the rule of 
three. I f  a straggler supposed to un
derstand Latin happened to sojourn in 
the neighborhood, he was looked upon 
as a wizard. There was absolutely 
nothing to excite ambition for edu
cation. O f course, when I came of 
age I did not know much. Still, some
how, I could read, write, and cipher 
to the rule of three, but that was all. 
I have not been to school since. The 
little advance I now have upon this 
store of education I have picked up 
from time to time under the pressure 
of necessity.

I was raised to farm  work, which I 
continued until I was twenty-two. At 
twenty-one I came to Illinois, Macon 
county. Then I went to New Salem, 
at that time in Sangamon, now in 
Menard county, where I remained a 
year as a sort of clerk in a store.

Then came the Black Hawk W ar; 
and I was elected a captain of volun
teers, a success which gave me more 
pleasure than any I have had since. I 
went the campaign, was elated, ran for 
the legislature the same year (1832), 
and was beaten—the only time I have 
ever been beaten by the people. The 
next three succeeding biennial elections 
I was elected to the legislature 1 was 
not a candidate afterw ard. During this 
legislative period I had studied law, and 
removed to Springfield to practice it. 
In 1846 I was once elected to the 
lower House of Congress. W as not 
a candidate for re-election. From  1849 
to 1854, both inclusive, practiced law 
more assiduously than ever before. 
Always a W hig in politics; and gener
ally on the W hig electoral ticket, making 
active canvasses. I was losing interest 
in politics when the repeal of the 
Missouri Compromise aroused me again. 
W hat I have done since then is pretty 
well known.

If  any personal description o f me is 
thought desirable, it may be said I am, 
in height, six feet four inches, nearly; 
lean in flesh, weighing on an average 
one hundred and eighty pounds; dark 
complexion, with coarse black hair and 
gray eyes. No other m arks or brands 
recollected.—From  a Letter to J. W. 
Fell, December 20, 1859.

Every failure teaches a man some
thing, if he will learn.—Dickens.
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THE MEAT MARKET

Sensible Suggestions For the Retail 
Butcher.

Genuine courtesy  has a dollars 
and cents value in any m eat m arket. 
D on 't fo rget that. W e don’t m ean 
the kind of courtesy  which gushes 
all over a custom er who en ters the 
m arket— we m ean the kind with 
which you as bu tchers like to  he 
trea ted  w hen you en te r a store to 
make a purchase. T hink how you 
like to he trea ted  and trea t your cus
tom ers exactly  in the same way.

Every retail bu tcher should devote 
a portion  of his tim e to carefully 
studying  the needs and w ants of 
the  trade which he serves. An in
tim ate know ledge of its desires is 
the cornerstone  in every  great suc
cess in re ta il m erchandising, no m at
te r  w hat line it m ay he in. By this 
m eans the path  of least resistance 
m ay he discovered and good will he 
obtained. T ry  this plan during  the 
com ing year.

T he recent dem onstra tion  sales of 
A rgentine  m eat in New Y ork under 
the auspices of one of the afternoon 
papers have done m uch to  show 
bu tchers th a t it is possible to  sell 
m eat un trim m ed to  their custom ers. 
Now that the old argum ent th a t the 
custom er w on’t  stand for it has been 
done away with, th ere  is absolutely 
no reason why every butcher should 
not quit trim m ing  his m eat before it 
goes on the scale. If he does this he 
will find th a t he can afford to  reduce 
his p rices and still have a la rg e r m ar
gin of profit than  that which he is 
w orking under at the p resen t time. 
I t only needs one o r tw o butchers 
in each section to  adopt this plan 
and the rest will quickly fall into 
line.

Since the advent of the new A m er
ican tariff the en tire  province of ( )n- 
tario  has been scoured for cattle  of 
all kinds, and because of the good 
prices offered m any young anim als 
and old cows have been sold that 
otherw ise m ight have been retained. 
P rio r  to  the new tariff this consu
late  issued invoices for tw o or th ree  
cars of cattle  a year, but during the 
first 60 days th at cattle  w ere on the 
free list invoices were consulated 
covering  04 shipm ents of 222 cars, 
con ta in ing  5,373 head of cattle, and 
b ring ing  the farm er $345,139. T his 
has given rise to considerable appre
hensive speculation as to  conse
quences when the  country  is g ener
ally depleted of cattle.

T he retail bu tcher should never 
stop studying  his custom ers. I t  is 
in ca tering  to  their desires and sa t

isfying their dem ands th a t he m akes 
his best success. T here  are a good 
m any bu tchers w ho are try in g  to 
run a first-class m arket in a second- 
class neighborhood and vice versa. 
T he reason for this seem ing b lind
ness is the fact that they have never 
taken the tim e to  stop  and look 
around at their trade— have never 
taken the tim e to  study the class of 
people to  whom  they are selling 
m eat. Every class of people has dif
ferent w ants. Before the butcher 
can satisfy these he m ust find out 
w hat theyr are. Business success 
consrsts to  a g reat p a rt in discover
ing the pa ths of the least resistance 
and follow ing them  out to  th e ir log
ical conclusion. The re ta ile r who 
th inks th at he know s m ore than  his 
custom ers- do about w hat theyr w ant 
is not the bu tcher who is going to 
m ake the big success. H e will be 
engaged in a hopeless struggle  all 
his business career, w ith no th ing  to 
show for it in the end. R em em ber 
th a t the custom ers are the ones who 
direct the policy^ of the store, and 
the successful bu tcher is the one who 
discovers the policy' w hich they' de
sire.

A recen t article  in the New Y ork 
Journal of C om m erce show ed the fu
tility  of a boyco tt on the p a rt of the 
consum ers as a m eans of low ering 
the price of any com m odity. In 
stead of low ering  the price it claims 
th a t the boycott is a po ten t m eans 
of ra ising  it perm anently', because 
capital and industry  are frigh tened  
away from  its production . A real
ization of th is fact would do much 
to  stop  those futile and foolish 
boycotts of beef which spring  up in 
various p a rts  of the coun try  every 
tim e that the price of this com m odity 
advances. A lthough such a m ove
m ent m ay bring the price down for 
one day o r for a short time, it m ust 
result eventually' in a dim inished 
supply. Artificial restric tion  of price 
m ust have the sam e resu lt. Retail 
butchers who are some tim es quoted 
in favor of such 'boycotts, should 
rem em ber these facts and show th e ir  
custom ers w hat harm  they are doing, 
instead of the good which they think 
they are doing.

In  speaking of the new investiga
tion of the causes for the p resen t beef 
scarcity , the Chicago D rovers and 
F a rm ers’ Jo u rn a l says: “A careful 
study will be m ade of the m ethods 
em ployed by our leading packing 
p lan ts in the p repara tion  of m eats 
for d istribu tion  and in the m ethods 
in vogue for the d istribu tion  of these 
m eat p roducts a fter they leave the

packing houses. T his is ano ther 
useful line of work. W e feel sure 
th a t the packers will welcom e a fair 
and full investigation  of the same. 
W e feel 9ure th a t the m ethods of 
killing, curing  and handling  live stock 
and m eat p roducts in our packing 
houses are  second to  none to  be 
found elsew here. I t  is a well e stab 
lished fact th a t our A m erican pack
ers lead the  w orld in m ethods of 
efficiency. T he reports show th at 
they are now selling  the dressed beef 
by the carcass from  $7 to  $11 per 
carcass less th an  w hat the anim al 
costs on the foot. T his m eans th at 
out of the hide and the offal m ust 
come from  $7 to $11 per anim al be
fore an y th in g  can be taken out for 
salaries of help, losses of m eat 
th rough  condem nation  of p a rts  or 
w hole carcasses, in te res t on plant, 
investm ent and profits .” Praise 
from  th is source is praise indeed. 
A nd it is well m erited  praise 
T here  has never been a like
degree of the conservation  of 
w aste m aterial in any o th er industry  
in the lv sto ry  of the w orld. I t  has 
been one of the m ost p o ten t forces 
in holding down the price of m^at. 
th a t is, dressed  m eat, to  its p resen t 
level, which, high as it is, would be 
h igher w ere it not fo r the fact th at 
the packer has discovered ways and 
m eans for the u tilization  of pa rts  of 
the anim al which in the days of the 
old decentralized  slaughtering  were 
allowed to  lay w a s te . and becom e a 
problem  in m any cases as to  their 
p roper disposal w ithout pollution to 
near-by stream s or o th er repositories. 
Tt is tim e th a t c redit was given for 
this.

Market Clean Eggs.
E ggs should never be sent to  m ar

ket in a d irty  condition. A few dirty  
eggs in a case will place the  whole 
lot in the class designated  as “ d ir
ties,” and which sell for about 25 per 
cent less .than first quality  fresh  eggs. 
Com m ission m en and packers say 
they  do not w ant us to  w ash eggs, 
as it destroys the bloom  and effects 
their keeping quality, but neverthe
less d irty  eggs should be cleaned, 
says the New Y ork Farm er.

If one pays due a tten tio n  to  the 
nests there  will be few d irty  eggs, 
except in w et w eather, w hen the hens 
are allow ed to  run  out. O ne p lan  is 
to  look to  the nests each day and 
rem ove any filth th a t m ay be found 
there. I t  is not necessary  to  change 
the nesting  m ateria l each tim e, but 
sim ply take out th a t which is soiled.

E ggs m ay be cleaned w ithout in- 
ju ry in g  their appearance to any ex
ten t. T o  do this have a dry and a 
m oist cloth. On the m oist clo th  use 
some good cleansing  o r scouring 
pow der and touch the soiled spots 
sufficiently to  rem ove the filth; then 
dry quickly w ith the dry cloth.

Use as little  m oistu re  as possible. 
U nless the egg is very  bad, do not 
im m erse it in w ater, but if th is is 
necessary, wipe it perfectly  dry w ith 
out leaving streaks. W hite  eggs 
do not show the effect of cleansing  
as much as brow n ones.

D etro it — T he C rystalline C leaner 
Co. has been incorporated  under the 
style of the C rystalline M anufac tu r
ing Co. for the purpose of. m anufac
tu ring  chem ical specialties, w ith an 
authorized  capital stock of $1,000, of 
which $500 has been subscribed and 
paid in in p roperty .

“ PERCH ER O N CO LLARS”
Sun-Beam "PERCHERON COLLARS” settle all collar controversies. The "PERCH- 

ERON" is made and guaranteed to fit the collar bone, thereby eliminating aore shoulders.
“ A b so lu te ly  N o  Sore Shoulders P ossib le .”

This alone surely will be to your advantage. Send to-day for full particulars, and cata-
logue No 8. W HY NOT?

B ette r R uling, P rin ting  and B inding
and deliveries made when promised—th a t’s our business.
On any ruled or printed forms, account books or any commercial printing we can give 
you better workmanship and better service than you have ever received; and the benefit of

our long experience in this class of work.
E veryth ing  w e  sell is m anufactured  in  o u r 
ow n  com plete  p lant from  th e  raw  m aterials 

Let us take it up with you

Kalamazoo Loose Leaf Binder Co.
K A LAM AZOO, - - -  - M ICHIG A N

% T anglefoot
T H E  S A N IT A R Y  FLY D E S T R O Y E R -N O N -P O IS O N O U S

Gets 5 0 ,0 0 0 ,0 0 0 .0 0 0  flies a year—vastly more than all other means combined 

POISONS ARE DANGEROUS
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N O T  T E L L IN G  T H E  T R U T H .

Trading Stamp Representative W ork
ing Bluff Game.

M anistee, Feb. 16.—W ill you do me 
the favor to  let me know if the 
Sperry  & H utch inson  Com pany, ow n
er of the green trad in g  stam ps, had 
a case in G rand R apids in which it 
won out against Act No. 244, of 1911, 
forbidding trad ing  stam ps? W e are 
try in g  to  drive the com pany and its 
yellow  stam ps out of M anistee, but 
the local represen ta tive  claim s the 
com pany had a case in G rand Rapids 
under th is act in which it won out.

J. H ellesvig.
T he business of issuing and re 

deem ing trad in g  stam ps com prises a 
scheme th ro u g h  which the purchas
ers of goods o r m erchandise, col
lecting  such stam ps in -sufficient num 
ber receive, supposedly for nothing, 
o r as prem ium s, valuable p resen ts or 
selections of m erchandise. T his 
schem e or system  has m et w ith op
position and been the subject of ad 
verse legislation  in m any states. In  
m ost of those s ta tes the laws have 
been held invalid, due to  the restric 
tions s ta ted  to  be im posed upon the 
rig h t of con tract. T h e  Sperry  & 
H utch inson  C om pany first en tered  
M ichigan m any years ago and did 
business for a period, but th rough  
failure of profits, or th rough  failure 
to  secure the co -o p era t’on of a suffi
cient num ber of m erchants, evidently  
failed to  m ake the business a success 
and w ithdrew  from  the S tate.

In  D ecem ber, 1910, the Sperry  & 
H utch inson  Com pany, then a co rp o r
ation organized  under the S ta te  of 
Nrew Jersey , re -en tered  the S ta te  of 
M ichigan, proceeded to  m ake con
trac ts  w ith m erchan ts to  issue d irec
to ries and prem ium  lists and opened 
a t least one office or show room  for 
the redem ption  of stam ps. T his was 
all w ithout com pliance w ith the 
M ichigan law relative to  the adm is
sion to the S tate of foreign  co rp o r
a tions to  do business therein . A t the 
session of the  M ichigan L egislature 
of 1911 a bill w as introduced, having 
for its object the proh ib ition  of the 
trad ing  stam p business in the S tate 
and particu larly  app’ying to  co rp o r
ations. As soon as th is bill w as in
troduced in the L egisla tu re  the Sperry 
& H utch inson  C om pany m ade haste 
to  com ply with the  requ irem ents of 
the law with regard  to  the adm ission 
of foreign co rpora tions to  do business 
in the State. T he bill w as subse
quently  enacted  and becam e Act 244 
of the Pubi c A cts of 1911.

T he Sperry  & H utch inson  Com pany 
im m ediately filed a bill in the U nited 
S ta tes C ourt for the E aste rn  D istric t 
of M ichigan to  restra in  the  A tto rney  
G eneral from  enforcing  th is sta tu te . 
T h a t case cam e on for hearing  upon 
th e  m otion for in junction  before th ree  
judges of the Federal C ourt a t Cin
cinnati, being Judges W arrin g to n , 
A ngell and Sessions. T he court 
p rom ptly  dism issed the proceedings 
of the trad ing  stam p com pany on 
the g round  th a t the S ta te  could not 
be proceeded against in th a t m an
ner.

Subsequently  suit was institu ted  
against the Sperry  & H utch inson  
Com pany to  recover the penalty  of 
$1,000 per m onth  for doing business 
in the S ta te  w ithout having com plied

w ith the S ta te  laws. T his suit is 
still pending and has not been de
cided in favor of the Sperry & 
Hutchinson Company.

In  the w in ter of 1912 inform ation  
was filed in the Suprem e C ourt by 
R oger I. W ykes, the then A tto rney  
General, to  oust the Sperry  & H u tch 
inson C om pany from  doing bus ness 
in M ichigan on the g round th a t the 
s ta tu te  m ade th a t business illegal. 
T h a t case is still pending and has not 
been decided in favor of the trading 
stamp company.

I t  is reported  from  certain  sect ons 
of the S ta te  th a t the Sperry  & 
H utchinson Com pany is claim ing that 
it has w on a case under the M ichigan 
law. T he only M ichigan case of any 
descrip tion  which can furnish  any ba
sis for such a claim  is a case which 
was subm itted  on an agreed record 
in the Circuit C ourt for the County 
of W ayne. T he S ta te  au tho rities 
claim ed th a t the record  in th a t case 
did not a t all p resen t the real facts, 
and it should lie noted  th a t the A t
to rney  G eneral was not heard  by the 
W ayne Circuit C ourt. T he circum 
stances surrounding  the finding were 
such th a t the A tto rney  General 
refused to appeal th a t case bu t s ta rted  
o th er p roceedings which presen ted  
the  real questions. T he case in W ayne 
can furnish  little  consolation  to  the 
co rpora tion  concerned and should be 
of no w eight in deciding the validity 
of the M ichigan S ta tu te .

T he fact th a t m any sta tes have dis
approved of and a ttem p ted  to  restrain  
th is ch aracte r of bus ness, indicates 
s tro n g  public sen tim ent against it. 
T he follow ing criticism s of th a t busi
ness are apparen*:

1. I t  in troduces ano th er m iddle
m an betw een the m anufactu rer and 
the buyer whose profits and expenses 
m ust be paid u lt m ately  by the pub
lic.

2. In  the last analysis the prem ium  
is not a gift, but the price of the goods 
purchased w ith which the prem ium  
stam ps are received m ust, and does 
bear the cost, no t only of the p rem 
iums, but also of the expense of doing 
the trad in g  stam p business, and its 
profits, which are large  ones.

3. A no ther large elem ent of p ro 
fit to  the trad in g  stam p com pany is 
th at which is occasioned th rough  the 
issuance of stam ps which are not re 
deemed. 1 n a recent case in the D is
tric t of Columbia, it was sta ted  in 
their brief, th a t out of every ten 
stam ps issued, but one is redeem ed.

In  the proceedings now institu ted  
against the trad ing  stam p com pany, 
the S ta te  expects to  prevail; the law 
at p resen t stands and has not been 
declared invalid by any M ichigan 
court, which has had before it a fair 
and com plete record  o r has had an 
honest opportun ity  to  really consider 
and determ ine its validity.

M uch m ail o rd e r advertis ing  claim s 
to  save the public 50 per cent, or 
m ore on the goods sold th a t way. 
Y ou can prove to  your public th a t 
th is is false.

T he  m an w ho ge ts to  the top is 
no t go ing  to  have tim e to  “enjoy rile 
as he goes a long’’—not in the sense 
the expression  is generally  used.

N E W  YO R K  M ARK ET.

Special Features in the Grocery and 
Produce Trade.

Special C orrespondence.
New Y ork, Feb. 16.—W hile o rders 

for spo t coffee from  out of town 
have been, as a rule, for only m oder
ate quantities, there  is a steady 
stream  of such business and the ag
gregate  for the week will show be t
te r  than  for som e time. Steady quo
ta tio n s prevail w ith Rio 7’s held a: 
9.10c and Santos 4’s 11.65c. O f B ra
zilian coffee in sto re  and afloat there  
are 2,022,213 bags, against 2,547,637 
bags a t the sam e tim e last year. 
Mild coffees are dull and unchanged.

T here  is no change in sugar to  speak 
of. D em and has been of m id-w in
te r  character. T w o different refin
eries quote 4c for barre ls and o thers 
5 poim s higher.

T ea  is well sustained and sta tistics 
show it to  be in a position  w here 
h igher prices seem inevitable. T he 
new standards will be given out w ith 
in a sho rt tim e and until then  tlie- 
m arket is in a w aiting  mood.

T here  seem s to  be p lan ty  of rice 
in d is trib u to rs’ hands and the buyers 
appear to  be willing to  let i: stay 
there. T he m arket sim ply m oves in 
the usual rut, and there  is no th ing  
of in te rest to  note. Prim e to  choice 
dom estic, 7'/j(a5J-^c.

Spices are unchanged, quiet and 
steady w ithout any change in rates. 
S ingapore black pepper, 11 Jlj@ llL>c; 
white, 19J4(q 19-Hic: Z anzibar cloves, 
15(S>15J4c.

C older w eather has given m ore 
zest to  the trade  in m olasses and o r
ders have come in quite freely from  
m any points. L ittle  if any business 
has been done for the fu ture. Good 
to prim e centrifugal, 35@40c.

M aine future corn at 9?L>c seem s 
to  a ttrac t little  a tten tion . N ot that 
the ra te  is regarded  as too high, but 
buyers seem to be w aiting  to  see 
w hat will tu rn  up. Some jobbers

are  said to  have secured supplies a t 
95c, but packers generally  are un 
yielding. T h ere  is little  dem and for 
spot corn. S tandard  tom atoes, 3’s, 
70c and th is seem s to  be the very 
bottom . Q uite a little  activity  has 
been show n during the week for peas 
of desirable quality, but o rd inary  
sorts sell only in an everyday m anner. 
O th e r goods are selling m oderately  
and no change is n<5ted in the range 
of values.

B u tte r has tu rned  the tide and, 
w ith the ex trem e cold w eather, tin- 
arrivals are becom ing ligh ter and the 
dem and is better. E x tra  cream ery, 
28@28J^c; firsts, 26J/>(/i 27L ie: held ex
tras. 27@27jZc; ladles, 20@ 20J/’C; imi
tation  cream ery, 21@22c.

Cheese is steady, w ith top grades 
held at 17}/^(a)17^c. T he dem and is 
fair.

E ggs are in liberal supply and the 
highest quo tation  for W este trn  is 
30@ 33c.

She Knew W hat She Wanted.
An old woman with a peaked bonnet 

got aboard a train in Kentucky, and 
a fte r calmly surveying everything in 
the coach she turned to a red-haired 
boy and, pointing to the bell-cord 
asked: “W hat’s that, and why does it 
run into that car?”

“T hat’s the bell-cord; it runs into the 
dining-car.”

The old woman hooked the end of 
her parasol over the bell-cord and gave 
it a vigorous jerk. Instantly the brakes 
were set and the train came to a stop.

The conductor rushed in and asked 
loudly: “W ho pulled that bell-cord?

“1 did,” calmly replied the old lady.
Well, what do you want?” shouted 

the conductor.
“A cup of coffee and a ham sand

wich.”

Morton House
COFFEE

A bsolutely  the best high priced 

coffee in the market. Roasted 

and blended by experts for the 

class of consum ers w h o  want 
the best there is.

SELL
M ORTON HOUSE COFFEE.

W o r d e n  Q r o c e r  C o m p a n y

Grand Rapids—Kalamazoo 

T he Prompt Shippers
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Michigan Poultry, B utter and Egg Asso
ciation.

P re s id e n t—B. L, H ow es, D e tro it.
V ic e -P re s id en t—H . L. W illiam s, H o w 

ell.
S e c re ta ry  a n d  T re a s u re r—J . E . W a g 

goner, M ason.
E x ecu tiv e  C om m ittee—F . A. Joh n so n , 

D e tro it;  E . J . Leg, M idland; D. A. B e n t
ley, S ag inaw .

T he F rozen  and D ried  E g g  T rade.
Beiston. Mass., Feb, 16.-- W e  think

it is tim ely for us to g ive an expres-
sion of opinion <on the M cK ellar bill
now before com m ittee illi W ashing-
toil. T here  are featur es w hich par-
ticularly  in te res t those vl10 are sell-
ill:R dried and fr ozen c‘gg s.

T he proposed tim e lim it on eggs 
and egg p roducts as nam ed T. th is 
bill is th ree  m onths, w ith a second 
cold storage period of three m onths 
upon exam ination  and approval by 
the p roper officials. T he Me {Cellar 
bill, w ith  this sho rt sto rage lim it aim s 
to  p revent undue holding of food off 
the m arket and in th is way the fram 
ers of the bill feel th a t high prices 
will be prevented  in the future.

As applied to the shell egg busi
ness. which of course is the im p o rt
an t p a rt of the egg business in gen
eral, we feel th a t the law of supply 
and dem and and free com petition is 
as near perfection  as in an}' line th at 
we know  of. T he conditions are as 
near ideal for price regu la tions as 
you can expect to  ge t them . W hen
ever g rea ter quantities of eggs are 
held off the m arket than  are needed 
to  last until the tim e w hen fresh p ro 
duction com es again the storage 
ho lders usually suffer so severely 
th a t they  are not likely to repea t the 
experim ent.

T he tim e lim it provided in the bill 
is certain ly  not sufficient fo perm it 
carry ing  eggs from  one season of 
surplus production  to another. T his 
m uch at least should be provided for, 
and in addition  such ex tensions of 
tim e should be g ran ted  as the pub
lic officials in their discretion m ight 
approve o r the public in te res t re 
quire. T he bill overlooks the  fact 
th a t there  are lo ts of deterio ra ted  
foods th a t are deterio ra ted  because 
they  have not been properly  cared 
fo r and refrigerated . Such eggs as 
are held in cellars and la te r placed 
in cold sto rage na turally  do not come 
out well and the cold sto rage  is 
blam ed for the result. W e feel that 
law’s are needed far m ore to  p ro tec t 
food up to  the tim e it goes into s to r 
age than  afterw ards. I t  is quite as 
im portan t to  have the h isto ry  of p e r
ishable goods th at are held for a 
considerable tim e w ithout re frig e ra 
tion as it is to  have the h isto ry  of 
perishable foods th at have been p iop- 
erly  cold stored.

T o our m inds the th ings really 
necessary  to  reduce prices of eggs 
a re : F irst, production  m ust be stim 
u lated: second, w’aste, spoilage and 
de terio ra tion  m ust be prevented  or 
lessened. (T he departm en t of A gri
culture  estim ated  the preventable 
w’aste  and deterio ra tion  of eggs a t 
$45,000,000 a year under o rd inary  
w eather conditions.) T hird , p ro 
cesses of d istribu tion  and m arketing  
m ust be im proved and cheapened.

W e know of no th ing  to indicate 
th at frozen and dried eggs wrill not

keep safely m ore than  a year, in fact 
the eggs involved in our T ren to n  
case w ere sa tisfactory  to  the New 
Je rsey  B oard of Hjealth nearly  th ree  
years a fte r packing. W e feel that if 
a tim e lim it is to  be put on the ho ld
ing of frozen and dried eggs it should 
be fifteen m onths ra th e r than  twelve, 
which is the natural season to  sea
son hold. In addition to  this we 
th ink  there  should be extensions 
g ran ted  provided th at the circum 
stances are such as to  w arran t such 
extensions.

T he packing of frozen and dried 
eggs m ay begin in late w in ter o r early 
spring  according as the surplus of 
fresh eggs arrive and the m arket ap
pears to be near its low point. T his 
tim e m ay be anyw here from  the last 
of February  to  early  May, when the 
spring  m arket is established and bak
ers co n tract for enough to  last them  
until they  can safely figure on being 
able to  get deliveries from  the follow 
ing sp rin g ’s crop a t bo ttom  prices. 
M any specify in th e ir co n trac ts  early  
Apr:l packing. T o be safe against 
the possib ility  of a late egg crop the 
follow ing spring  they are apt to  place 
their o rders for stock enough to  last 
until the follow ing May. T hen  again 
it is im posible for a baker to figure 
out accurately  his needs for the en
tire  year in advance. A ccordingly he 
m ay m iscalculate and overbuy. T his 
being the case he m ay need from  th ir
teen to  fifteen m on ths to  use up his 
stock and if the stock is in good con
dition he should be allow ed this 
tim e. H. J. K eith Co.

E ggs as a Sideline of a Creamery.
Ames, Iow a, Feb. 16.— N ot in fre

quently  one hears about w hat a g reat 
profit there  is in handling  eggs in 
connection w ith a cream ery, but ju st 
as often one also hears sta tem en ts 
w'liich are con trary  to  those first m en
tioned. At the same tim e one is put 
face to  face w ith the fact that hard 
ly any of th e  co-operative cream eries 
are handling  eggs, although  m ost of 
those cream eries are located in the 
cen ter of production , so to  speak.

T he reason for th is sta te  of affairs 
is to  be found m ainly in the fact th at 
eggs are  ra th e r difficult to . handle. 
Besides, those who have been en
gaged in the business on a large scale 
say th at the m argin  is small and the 
risk is quite large. I t  becom es quite 
a different p roposition  when it comes 
to  an individual cream ery. H ere  the  
ow ner is very m uch concerned about 
ge ttin g  the cream  in as large quan
tities as possible. H e know s very 
well th at the farm ers like to  sell their 
eggs for cash. And he also knows 
th a t very few m erchan ts will pay 
cash for eggs, o r a t least if they  do 
the price will be betw een one and 
tw o cents low er per dozen than  is 
the case if g roceries are taken in ex
change.

W ork ing  on th is assum ption  the  in
dividual cream ery ow ner s ta rts  to 
buy eggs, pay cash for them , and yet 
pay as high a price as the g rocery  man 
will when he trades for groceries. 
Now it m ay be th a t the cream ery 
ow ner does no t m ake a g rea t deal 
on the eggs, but he is accom plishing 
his purpose nevertheless, because if 
he is a good business m an the tim e 
will not be g reatly  rem oved before

The Vinkemulder Company
Jobbers and Shippers of 

Everything in

Fruits and Produce

Grand Rapids, Mich.

The Secret of Our Success
is in our

BUYING POW ER
We have several houses, which enable us to give 
you quicker service and better quality at less cost.

M. PIO W A T Y & SONS
G R A N D  RAPIDS, MICH. 

W estern M ichigan’s Leading Fruit House

W e Are in the Market to Buy
B E A N S ,  P O T A T O E S

W hat have you to offer? Write or phone.

Both Phones 1217 MOSELEY BROTHERS Grand Rapids, Mich.

D A IR Y  FEED
A LIVE PROPOSITION FOR LIVE DEALERS
Wykes k  Co., Mich. Sales Agt., Godfrey Bldg., Grand Rapids

Carrots, Parsnips, Beets, Turnips
Wanted—Car load lots or less—Top prices paid.

M. O. Baker & Co., Toledo, Ohio

Potato Bags
New and second-hand, also bean bags, flour bags, etc.

Quick Shipments Our Pride

ROY BAKER
Win. Alden Smith Bldg. Grand Rapids, Mich.

Loveland & Hinyan Co. ■ " S T
We are in the market for car lots 

APPLES AND POTATOES.
BEANS—Car lots and less.

Get in touch with us when you have anything to offer.
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he, a long w ith the eggs, also ge ts th a t 
fa rm er’s cream.

As a lready  m entioned, the m argin  
in handling  eggs m ay no t he very 
great. Besides, the g rea ter portion  
of the  eggs are produced a t the same 
season of the year as is the hulk of 
the bu tte r. T h is sim ply m eans th a t 
if eggs are to  be handled in connec
tion w ith the b u tte r one m ust p re 
pare for a  lot of ex tra  help, as well 
as ex tra  space. T o  be sure, these are 
tw o ra th e r  serious difficulties, inas
m uch as both  b u tte r  and eggs are of 
perishable nature , not to  speak of 
their com parative lrg h  value: so if 
they  canno t be handled ju s t exactly  
as they  ought to  be a ra th e r serious 
loss in profit will result.

If  these difficulties can be over
come one is th a t much nearer the 
goal, but there  is still to  be consid
ered the question of cold storage. I t 
is to  be rem em bered th a t eggs and 
b u tte r cannot very well be kep t in 
the sam e refrig e ra to r, because the 
b u tte r will not be kept cool enough 
and it m ay even be tain ted . Besides, 
the space required for the eggs cases 
is generally  g rea te r  th an  is available 
in the refrigerato r.

A no th er th in g  of g rea t im portance 
is the nearness to  a shipping point. 
If  th is is d istan t from  the cream ery 
ra th e r heavy expenses and serious dif
ficulties are incurred, inasm uch as 
eggs are bulky and m ust be shipped 
frequently .

L astly , there  are th ree  th ings which 
m ust be considered  favorably  before 
the co-operative cream ery can afford 
to  handle eggs. F irs t, will the buy
ing of eggs increase the m ilk or 
cream  supply? If so, eggs should 
be handled prov id ing  it can be done 
w ithout any financial loss to  the 
cream ery. Second, are there  enough 
eggs available to  m ake it w orth  
while? A nd, finally, are the pa trons 
in favor of the m ovem ent?

W henever those questions are an 
sw ered in the affirm ative th ere  is no 
reason  w hy eggs should not be h an 
dled.

G oing on the supposition th a t there  
is not a g rea t deal of p rofit in the 
egg business, it m igh t no t be out of 
place to  suggest a m ethod  to  be fol
lowed w ithout any danger of loss to 
the cream ery. T his is as follow s: 
Get in connection  w ith a good, re 
liable firm which is handling  eggs as 
a specialty. M ake a rran g em en t w ith 
it to  the  effect th a t they  a re  to  take 
all of y our eggs a t a certain  definite 
price, determ ined by m eans of som e 
standard  m arket. Such arran g em en ts 
can genera lly  be m ade if you can 
furnish the firm with a fair estim ate  
of the num ber of eggs to  be expected.

In  th a t way it will be seen th a t the 
cream ery  really  only acts as an agen t 
for the firm, and runs very  little  or 
no risk  a t all, while a t the  sam e tim e 
it m ay be doing the fa rm ers a good 
tu rn , insofar as it gives them  a ready 
o u tle t fo r th e ir eggs and leaves no 
ex tra  tr ip  to  tow n w ith  the eggs. 
M oreover, som e of the b e tte r  firms 
will usually  en te r such an agreem ent 
because they  are p re tty  sure of a 
good quality  of eggs.

T h u s it will be understood  th a t a l
though  there  m ay not be a g rea t deal 
of profit in handling  eggs, yet 
it m igh t be a p roposition  w orthy  the 
consideration  of som e co-operative 
cream eries. M. R. T o ls tru p .

Big Increase in N et Profits.
The National Grocer Company, which 

operates fifteen grocery houses in Illi
nois, Indiana and Michigan, last year 
showed an increase of $195,722 in net 
profits a fte r deduction of the preferred 
dividend of 6 per cent, and the com
mon dividend of 5 per cent. In the 
year preceding the company, of which 
F. C. Letts, of Chicago, is President, 
had a surplus of $92,538. Gross pro
fits for 1913 were $1,040,670, while ex

penses, which included accounts 
charged off, were $720,055, leaving a 
net profit of $320,615. Deductions for 
special bonuses to managers and de
preciation charges for realty holdings 
were $38,077, preferred dividends were 
$90,000 and common dividends $100,000.

According to the balance sheets of 
1913 and 1912 the company had on hand 
$1,533,573 and $1,532,568 in merchandise 
and respectively $1,011,964 and $1,047,- 
473 in accounts and notes receivable. 
Bills payable in 1913 were $1,085,000, 
accounts payable were $67,375 and the 
undivided profits were $513,745.

The company has branch houses in 
Saginaw, Bay City, Jackson, Detroit, 
Grand Rapids, Traverse City, Sault Ste. 
Marie, Lansing, Cadillac, Escanaba and 
Port Huron, all in M ichigan; Decatur, 
111., and South Bend, Ind.

G. J. Johnson Cigar Co.
S . C. W . El Portana 

Evening Press Exemplar
These Be Our Leaders

Dandelion Vegetable Butter Color
A perfectly Pure Vegetable Butter 

Color and one that complies with the 
pure food laws of every State and of 
the United States.

M anufactured by  W ells & R ichardson Co. 
B urlington, Vt.

H ow  Charlevoix Looked to a Tran
sient Traveler.

C harievoix, Feb. 10—C harlevoix  is 
the capital of C harlevoix  county  and 
enio} s a p ictu resque location  on the 
shore  of L ake M ichigan a t the  en
trance  to  P ine L ake and its ideal a t 
trac tio n s  and m ultip licity  of ch an n s 
have m ade it fam ous as a sum m ei re
sort. I ts  situation  is ideal and re
fresh ing  and tonic-laden breezes 
sweep the  tow n during  the  entire  
sum m er. I t  ow ns and con tro ls its 
own electric  ligh t and w ater plants, 
has churches of different denom ina
tions, a public school system  up-to- 
d^-te in every respect, a public library, 
tw o banks, first-class ho tels and sum 
m er co ttages, and is the hom e of th ree  
co rpora te  re so rt associations which 
a ttra c t ten  to  fifteen thousand  v isito rs 
here every season. T h e  population  
is 3,000.

A. E . M ason, the general dealer, 
is an old subscriber of the  T radesm an  
and now occupies a large m odern  
s to re  building w ith a very  com plete 
stock  of m erchandise.

H orace  R. Fow ler, the live wire g ro 
cer and m eat dealer, is there  w ith  the 
goods. In  the  fu ture  we shall ex
pect him to con tribu te  an article  on 
the sub ject of hand ling  fresh  m eats, 
w hich we believe will be of in te res t 
to  dealers in th is  line.

T he C harlevoix H ardw are  Co. is an 
up-to -date  estab lishm ent and the 
m anager, H . L. Giddings, know s how 
to conduct it as such.

L. E. C randall, the  g rocer has a 
neat and well kep t store.

J. L. Crane conducts an exclusive 
dry goods s to re  and is a veteran  in 
the business.

F. L. B lanchard, the p ioneer h a rd 
w are dealer, has a good stock and 
gives it his personal supervision.

O rlow ski & Son, g rocers, have very 
large  com m odious quarters. T hey 
are good buyers and you find no stick
ers on th e ir shelves.

M cCann Bros., bakers, tu rn  out a 
line of baked goods th a t m akes you 
hungry  to  look a t them .

M artin  Block, the reliable m eat 
dealer, has a very  com plete stock of 
ev ery th in g  perta in ing  to  his line.

C. S. Dodge, recen tly  acquired the 
sto re  p ro p e rty  and grocery  stock of 
A. M. Burdick.

W alte r  E. T ay lo r has succeeded 
M cG eagh & M orse in the g rocery  
business and in con tinu ing  a t the 
sam e old stand.

L. S. See is now devoting  his tim e 
to  coal and wood, having been suc- 
ceeeded in the  g rocery  business by C. 
D an to  & Son. W . R. W agers.

Make Out Your Bills
T H E  E A S IE S T  W A Y  

Save Time and Errors.
Send for Samples and Circular—Free.

Barlow Bros. Grand Rapids, Mich.

Rea & W itzig
PRODUCE
COMMISSION
MERCHANTS

104-106 W est Market St. 
Buffalo, N . Y .

Established 1873

Liberal shipments of Live and 
Dressed Poultry wanted, and good 
prices are being obtained. Fresh 
eggs more plenty and selling well 
at quotation.

Dairy and Creamery Butter of 
the better grades in demand. We 
solicit your consignments, and 
promise prompt returns.

Send for our weekly price cur
rent or wire for special quota
tions.

Refer you to Marine National 
Bank of Buffalo, all Commercial 
Agencies and to hundreds of 
shippers everywhere.

T he Flavor 
Sells It

Mapleine
is differently delicious 
and supplies a much 
fe lt want.
Order from

Louis H ilfer C o.
4 Dock St.. Chicago. IU.

Crescent Mfg. Go., Seattle, Wash.

Packed by

W. R. Roach & Co., Hart, Mich.

M ichigan People W ant M ichigan P roducts

W e want Butter, Eggs, 
Veal and Poultry
ST R O U P & W IERSUM  

Successors to F. E. Stroup, G rand Rapids, Mich

Now is the time for Buckwheat 
Cakes

W e are exclusive agents for 
the well known

First Prize 
Penn Yann 

New York State
BUCKWHEAT

FLOUR
J U D S O N  G R O C E R  C O .

The Pure Foods House 
GRAND RAPIDS, MICHIGAN
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S ta tu s of the  P rincipal C lothing 
Staples.

Jan u ary  was the best m onth  exper
ienced during  the p resen t season by 
re ta il c lothiers, and th is was entirely  
due to the cold wave which sw ept 
the country  soon a fte r the New Y ear 
began. An im m ediate dem and w as 
at once created  for all kinds of heavy 
w eight 'su its  and overcoats, and, 
while the dem and came late, it help
ed m ateria lly  in reducing the stocks 
in retail stores. Judg ing  from  reports 
of business conditions received from  
various sections of the country  the 
"depression’' am ong retail c lo th iers 
th is m onths has been alm ost entirely  
due to clim atic conditions, and as 
soon as zero w eather arrived the "de
p ression” disappeared.

The pessim istic tone  which has 
m arked observations given by both 
m anufacturers and re ta ile rs has un 
dergone a decided change during  the 
past few weeks. D uring  a to u r of 
the various m arkets, the w rite r put 
the  question, "H ow  are you finding 
business?” to  every clothier, both

wholesale and retail, he visited. T he 
inevitable reply  was, “ W ell, we have 
no th ing  to  com plain of. O ur busi
ness is b e tte r than  we had reason  to  
expect, but I understand  th a t we are 
the exception and are therefo re  very 
fo rtunate. W ith  everybody else in 
the business trade is bad, we u nder
stand.” T he search fo r the m an who 
would adm it th a t his business was 
poor was unsuccessful. The conclu
sion was therefore  reached th a t the 
season has been a fairly  good one 
considering  the conditions which 
m anufacturing  clo th iers have had to  
face.

D uring  the la tte r  p a rt of January , 
retail c lo th ing  buyers began to  ap 
pear in the various m arkets, paying 
their sem i-annual visits in search of 
garm en ts to  com plete their spring  
and sum m er stocks. Som e of these 
buyers had purposely  left a large p ro 
portion  of their purchases until they 
came to  m arket, expecting  by th at 
tim e th a t the low tariff would be re
sponsible for great price reductions 
and th a t the low priced suits p ro m 

ised by political w iseacres would be 
aw aiting  them . So far the price of 
suits has no t dim inished to  any ap
preciable degree, and these search 
ers fo r bargains w ere disappointed. 
Such purchases as they  m ade w ere 
regu lar and subject to  no special d is
counts fo r any reason. I t  is expected 
th a t the house trad e  of m anufactu r
ers will continue well th ro u g h  F e b 
ruary .

T here  has been a lively dem and for 
light w eight suits for sum m er wear, 
and, of these, the  Palm  Beach suit 
seem s to  be forem ost. T h is suit con
sists of but coat and tro u se rs, and is 
of ex trem ely  th in  tex tu re  and is con
stru c ted  w ith but little  lining. I t  is 
m ade in a varie ty  of g rades and is 
sold a t wholesale from  $5.00 up. T he 
dem and for im m ediate delivery is, 
of course, from  the ex trem e Sou th 
ern states, but generous o rders have 
been placed for the delivery of these 
suits a t various sections of the  coun
try  up to  as late as Ju ly  1. W hile 
the Palm  Beach suit has gained great 
popularity , it has not de tracted  
from  o ther ligh t w eight fabrics, and 
chief am ong them  is the ever-popular 
m ohair. Suits m ade of th is m aterial 
are show n chiefly in the be tte r 
grades. I t  is an a rt to  produce a 
p roperly  fitting  m ohair suit and one 
th a t will re ta in  its shape, but the g a r
m ents are m ost sa tisfac to ry  for hot 
w eather w ear and appeal to  the taste  
of well dressed  A m ericans,

T h ere  p robably  has never been a 
season w hen so m any different styles 
of overcoats have been show n as the 
heavy-w eight season now draw ing to

a close. G reat coats, sem i-ulstters, 
C hesterfields, New M arkets, Paleto ts, 
S urtou ts, double-breasted  form -fit- 
t ng coats, R aglans, and, last but not 
least, the Bal M accan, have each 
been offered as “th e” coat of the sea
son. F o r  a s tric t novelty, the Bal 
M acaan seem s to  have carried  off the 
honors. T here  have been m any ex
p ressions given to  *his garm en t, each 
depending upon the conception  of 
the individual designer. T h e  R ag
lan type, how ever, is the general fa
vorite  for style and th is  carries w ith 
it the slit top sleeve. A special 
feature  of the Bal M acaan is the 
"slip -on” arm hole, and the excessive 
drapery, and general bigness. T he 
Bal M acaan is a modified "k im ono” 
coat, designed to  “fall in to ” w ith  the 
ease and com fort of a cloak. I t  has 
a P russian  collar, the pockets are  put 
in vertically , w ith openings under 
the welt so th at the w earer can reach 
jacket or tro u se rs  pocket w ithout u n 
bu tto n in g  the overcoat.— C lothier and 
Furn isher.

D e tro it—T he F. C. D. Inner-T ube  
P ro tec to r Co. has m erged its busi
ness into a stock com pany under the 
same style, w ith an au thorized  cap
ital stock of $150,000, of w hich $75,000 
has been subscribed and $25,000 paid 

'in  in p roperty .

T he salesm an who has not tim e to  
show his goods p roperly  never seem s 
to  lack tim e to  spend asking for 
m ore pay.

The worry germ causes a lot of un
necessary trouble.

The TruVal means greater satisfaction and more shirt profit 
to retailers who feature it. It is cut full and fits right. High 
grade materials and splendidly laundered. Made to retail at $1 
and $1.50.

Beautiful window display cards are enclosed in every 14}£ box.
Electrotyped advertisements for local newspaper use are sup

plied FREE.
The cover of the TruVal box as you see it above—in yellow, 

orange and blue—was designed for window display.
The TruVal is made to sell to the retail trade direct and branch 

stocks are placed with jobbers to convenience retailers.

The Shirt of True Value
One Hundred and eight job
bers carry branch stocks of
TruVal Shirts. This affords quick 
service—no delay—short hauls—low  
transportation ch a rg e . R eta ilers
everyw here can secure supplies of TruVal Shirts from  
a branch stock carried by som e near-by jobber. W e  
w ill gladly give you  the names of the jobbers w h o  
c a n y  the branch stocks in your territory. W rite for 
th e names direct to

M. KOBLENZER & SON » ’ « * * ■ * -
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Programme For N ext W eek’s Con
vention.

T he follow ing program m e has been 
p repared  for the annual convention 
of the R etail G rocers & G eneral M er
ch an ts’ A ssociation, which will be 
held in this city next week.

T uesday, Feb. 24, 10 a. m.
R eg is tra tio n  and reception  of dele

gates a t H o te l Cody.
2 p. m.

O pening of convention  by A. L. 
Sm ith, P resid en t of R etail G rocers 
and G eneral M erchan ts’ A ssociation 
of M ichigan.

A ddress of W elcom e by M ayor Geo. 
E. Ellis.

R esponse by W m . M cM orris, of 
Bay City, F irs t V ice-P residen t Re
tail G rocers and General M erchants' 
A ssociation.

A ddress of P residen t— A. L. Sm ith, 
G rand Rapids.

R epoft of S ecretary—J. T . Percival, 
P o rt H uron .

R eport of T reasu re r—Geo. E. Lewis 
Jackson.

A ppoin tm ent of C om m ittees on C re
dentials, R esolutions, W ays and * 
M eans, C onstitu tion  and’ By-Law s. 
Auditing, P ress and R ules of O rder. 

6:45 p. m.
D utch L unch a t E vening P ress 

Hall.
W ednesday, Feb. 25, 10 a. m.

R eport of C redentials C om m ittee.
Roll call of A ssociations.
R eport of Legislative Com m ittee.
R eport of R ules and O rder Com 

m ittee.
P aper by J. A. Lake, Petoskey, Sec

ond V ice-P residen t, on M erchandis
ing.

A ddress, J. W . H elm e, S ta te  Dairy 
and Food Com m issioner.

Q uestion  B ox in charge of A. C. 
Neilson, W est B ranch.

2 p. m.
A ddress by Jo h n  A. Green, of 

C leveland, Secretary  of the N ational 
R etail G rocers’ A ssociation.

R eport of C redential Com m ittee.
A ddress by Lee M. H utch ins, of 

G rand Rapids, on C redits.
A ddress by J. E. L inihan of Chi

cago, P residen t of U nited  Cereal 
Mills.

A ddress by Fred M ason, N iagara 
Falls, V ice-P residen t and G eneral 
M anager o f Shredded W h ea t Co.

A ddresses by v isiting  m anufactu r
ers and w holesale g rocers.

8:15 p. m.
T h ea te r  pa rty  a t the M ajestic.

T hursday . Feb. 26, 9 a. m.
R eport of C om m ittees on By-Law s, 

A uditing, W ays and M eans, Secre
taries M eeting, R esolutions.

Q uestion  Box (con tinued).
2 p. m.

A ddress by A ndrew  Ross, B attle  
Creek, K ellogg T o asted  Corn Flake 
Co., on P rice  M aintenance.

E lection  of Officers.
Selection of place of next conven

tion.
Good of the Association.
A djournm ent.

Suitable Slogans to Be Displayed in 
Stores.

M erchants should adopt m eans at 
th e ir com m and to  com bat mail o rder 
com petition, both on business and

ethical g rounds. O ne of the best 
ways of of se ttin g  custom ers to th ink 
ing on th is subject is to  display in 
conspicuous places in the sto re  some 
catchy slogans, sim lar to  the follow 
ing:

“Buy A t H om e.”
"I W an t to  See the G oods.”
"H ere  I Live and H ere I Buy.”
“T he D ollar I Spend at Home 

W orks F o r T he C om m unity in W hich 
I Live.”

A ny p rin te r can be draw n on for an 
asso rtm en t of these slogans and it is 
not a bad idea for the m erchan ts in 
a tow n to jo in  to g e th e r and have 
enough m ade so th a t each dealer can 
display them  and divide the expense 
pro ra ta  am ong the various s to re 
keepers w ho adopt th is m ethods of 
calling a tten tio n  to  the mail o rder 
evil.

A m erchant called a t the office of 
the T radesm an  the o th er day and an 
nounced th at on M arch 1 he would 
change his business to a cash basis. 
Several reasons for th is innovation he 
em bodied in a c ircu 'a r le tte r  to  his 
custom ers, but he said the funda
m ental reason was th a t he found that 
custom ers he was tru stin g  the m ost, 
dealing w ith the m ost len iently  and 
tru stin g  the longest were buying 
m ost largely  of the mail o rder 
houses. T his he ascertained  for him 
self by saun tering  over to the freight 
depot from  tim e to tim e and noting 
the sh ipm ents w hich came in from  
mail o rder houses. W hen he realized 
how long m any of these m en had 
kept their nam es on the debit side of 
his books and how they  had to  pay

L ow est
Our catalogue is “the 
world’s lowest market" 
because we are the larg
est buyers of g e n e r a l  
merchandise in America.

And because our com
paratively inexpensive 
method of s e l l i n g ,  
through a catalogue, re
duces costs.

We sell to merchants 
only.

Ask for curren cata
logue.

Butler Brothers
New York Chicago 

St. Louis Minneapolis 
Dallas

cash in advance for mail o rder goods 
before they could receive any a tte n 
tion a t the hands of the mail o rder 
houses, he m ade up his m ind to  put 
an end, once for all, to  extending 
fu rther cred t to anyone who was us
ing the local m erchant solely as a 
convenience. T he circular le tte r 
above referred  to  is as follow s:

As I find it im possible to  conduct 
my business as successfully as it 
should be conducted and do so much 
credit business. I have finally con
cluded, afte r due consideration , to 
place my business on a cash basis on 
and a fte r Miarch 2. 1 am forced to
do this for several reasons. One is 
th at I wish to  d iscount m y bills be
cause 1 find th at I m ust do th is in 
o rd e r to  buy to  the best advantage. 
A nother is that I cannot afford to 
carry  so large a p roportion  of my 
sales on my ledger. 1 am, therefore,

going to  do away with book-keeping 
m ethods a lto g e th e r and sell goods for 
cash only except w here l deem  it wise 
to issue coupon books in exchange 
fo r definite receip ts which I can ne
go tia te  a t the bank in o rd er to raise 
m oney to discount my bills. 1 be
lieve this plan will enable me to sell 
goods cons derably  closer than 1 have 
ever sold them  before. It will also 
put an end to  all losses so that 1 will 
not have to  spread th at expense over 
the cost of doing business and thus 
compel those who do pay to  make up 
the losses of those who do not. I 
shall, therefore, close m y books on 
Feb. 28 and when 1 open my sto re  on 
M arch 2, I will do no credit business 
w hatever except w ith such custom ers 
as 1 feel inclined to  en tru s t w ith cou
pon books in exchange for definite 
prom ises to pay a t a certain  time.

I believe my custom ers will all ap
preciate my position and agree w ith 
me in the belief th at this is the p roper 
th ing  for me to  do a t this time.

Every Transaction in

STOCKS AND BONDS
Turned Over to Us Receives the Maximum of Attention

The Business of our Brokerage Department is 
Built on Reliable Service

Howe, Snow, Corrigan & Berries
In vestm en t Securities

C itizens 4445 and 1122 MICH. T R U S T  BLDG . Bell Main 229

mm p j l O BH i e a mm w a ŝijj mm
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T he Busy Grocery
1 |  fH E  busy grocery is the store where 

A the most careful buying is back of 
intelligent selling. Having what the 
customer wants, when she wants it, is 
the very essence of good merchandising.

National advertising is directing con
sumers to trade marked goods, because 
the trade mark identifies worthy prod
ucts and is an implied guarantee.

Keeping a full variety of National 
Biscuit Company products, in the 
famous In-er-seal Trade Mark pack
ages and in the handsome glass front 
cans, means intelligent buying. Meet
ing the demand created by National 
Biscuit Company advertising means 
intelligent selling.

NATIONAL BISCUIT 
COMPANY

S 3

\ m
i l f£S9 i SIüüüSI possi p l ia
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W hich Is  Better, W holesaler or Man
ufacturer?

W ritte n  fo r  th e  T rad esm an .
Both are  out b idding for your p a t

ronage. Provided only th a t you have 
a repu ta tion  for m eeting  your bills 
prom ptly, you can choose betw een 
them . T he general m an from  the big 
w holesale house will gladly have a 
m oto r truck  load of heavy trunks 
brough t into your store, and from  m ul
titudinous lines of sam ples you can 
select every th ing  from  babies’ hose to 
dress silks. O r the trave ling  rep re 
sentative of the various m anufac
t u r e r s .  each w ith his sm all special 
line in one trunk  o r even in a case, 
will call upon you, very likely some 
m onths before the goods are made, 
and book your o rder for future de
livery.

W hich is be tte r for the m erchant 
to  buy from , the wholesale o r jo b 
bing house, or the m anufacturer, 
particu larly  the m erchant in a small 
tow n?

O f course we are here considering 
the dry goods m erchant. F o r some 
lines of trade the jobber is the small 
dealer’s only practicable source of 
supply. T ake a bazaar or ten-cen t 
sto re  for instance. W e are not 
speaking of the synd cate sto res of 
this class, but of sm all estab lishm ents 
w here one m an or one firm own a 
single store  w ith a stock of a few 
hundred, o r a t m ost a few thousand 
dollars. I t  would be sim ply im pos
sible for such a dealer to buy any 
considerable p a rt of his goods of 
m anufacturers. He can no t send out 
to  one m aker for a little  lo t of ha ir
pins. and to  ano ther for a few dozen 
tab le ts, and to  still an o th e r for a 
dozen cheap lam p-shades. H is 
freigh ts would take all his profits. 
H is b e tte r plan is to  buy in small 
am ounts of a wholesale house, keep 
a diversified stock, and tu rn  his 
m oney often.

T he sm all grocer also m ust depend 
largely  on h is jobber. In  a few lines 
he m ay vary from  th is rule w ith 
profit, but still the g reat bulk of his 
goods may best be purchased from  a 
reliable wholesaler.

Even the dry goods m erchant can 
no t cut loose from  the wholesale 
houses. T he small m erchan t m ust 
have som e place where he can sup
ply him self conveniently  w ith a g reat 
num ber of lines of each of which he 
handles only a small am ount. F o r 
the m ost p a rt he m ust buy by dozens 
and single bolts, not in case lots. 
W hen all is said and done, the good 
wholesale house form s an  indispens
able link betw een the m anufacturer 
and the retailer.

T here  is an o th e r connection which

should be touched upon here, in 
which the  w holesale house can not 
be spared by the dealer. I t  som e
tim es stands in a re la tion  to  a dealer 
th a t can only be described as p a te r
nalistic. T he wholesale house “car
ries” the dealer. Som etim es the 
dealer’s capital is so lim ited th a t he 
could not be in business a t all but 
for this accom m odation.

Som etim es the w holesale house, 
very likely th ro u g h  its trave ling  rep 
resenta tive , acts as the guide and ad
viser of an inexperienced dealer. If 
the house is of the very h ighest o r
der of business in tegrity , g reat care 
will be taken not to  m islead the green 
cousin in any way, no t to  load him 
up w ith goods th a t can be sold only 
at a loss.

U ntil he is able to  stand  on his 
own feet financially, and has had 
enough experience to  be the best 
judge of w hat is adapted  to  his trade, 
it certain ly  is very foolish for a sm all 
dealer to  w ithdraw  any considerable 
p art of his patronage  from  a w hole
sale house th a t has been trea tin g  him 
in the honorable  m anner described 
above.

H ow ever, it m ust be adm itted  th a t 
any dry  goods m erchan t w ho is so 
restric ted  as to  capital and so lacking 
in know ledge of goods th a t he is 
obliged to  depend upon his w hole
saler, is laboring  a t a d isadvantage 
and can not expect the g rea tes t m eas
ure of success until he can overcom e 
these hindrances.

T he dealer who has enough capi
tal to  handle his business easily, and 
w ho does not need to  depend on 
som eone else’s judgm en t in m aking 
selections, will do well, while still 
m ain tain ing  his re la tions w ith the 
wholesale house from  w hich he will 
yet do a large  share of his buying, 
to  keep on the lookout for m anu
fac tu rer’s lines of special excellence 
and salability, and, as occasion offers, 
to include such in his purchases.

A m an u factu re r’s line is especially 
desirable in these so rts  of goods on 
which one can run along  perhaps a 
term  of y ears on a certain  kind, 
building up a trade  on a particu lar a r 
ticle. A m ong such m ay be m entioned 
hosiery, corsets, m uslin underw ear, 
knit underw ear. w om en’s cotton  
house dresses, ch ild ren’s dresses, 
and w om en’s suits. T he list m ay be 
g reatly  extended, and in a large store  
na turally  will be.

S tyles in m ost lines will change fre 
quently, but the general ch aracter of 
th*e goods will be the same and the 
repu ta tion  which they  m ake am ong 
one’s custom ers will be un in terrup ted .

T h e  m anufacturer, pu ttin g  out a 
line o r at m ost a lim ited num ber of

Why Ipswich Hosiery 
Is Profitable 

For Dealers

IPSWICH MILLS are the largest hosiery mills in the 
world. They are planned and equipped for manufac
turing on a large scale. They turn out twenty-five 

million pairs of stockings a year: and this tremendous output 
means economy of production.

This gives you an opportunity to sell Ipswich Hosiery 
for less than equal quality of other stockings and still make 
a good profit per pair, and get an increased volume of busi
ness besides, by giving such high quality at a moderate 
price. In addition to this, we help you to further increase 
your sales by conducting a continuous national publicity 
campaign in leading magazines.

We keep in stock constantly the best lines of Men’s, 
Women’s and Children’s stockings you can get anywhere 
near the price; and they retail profitably at 12j4c to 25c 
a pair.

Write for Selling Helps

PAUL STEK ETEE & SONS
W holesale Dry Goods Grand Rapids, Mich.

FOR SPRING TRADE

Lace Curtains 

Muslin Curtains 

Curtain Nets 

Portieres 

Extension Rods 

Wood Poles 

Pole Sockets 

Curtain Pulls 

Window Shades 

Etc.

Our salesmen are now showing 
samples and will be pleased to 
figure with prospective buyers.

GRAND RAPIDS DRY GOODS CO. 
Exclusively W holesale Grand Rapids, Mich.
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allied lines and selling d irectly  to  the 
re ta iler, is up against the problem  of 
m aking these few th ings ju s t w hat 
they  ought to  be. If  they  win, he 
succeeds. If  they  fail to  gain the 
favor of the buying public, he loses. 
So he concen tra tes his energies on 
b ring ing  up his few item s to  the 
h ighest degree of desirability , em 
bodying in them  as m any trade-w in
ning qualities as he possibly can, im
p artin g  to  them  a ch aracter and  an 
individuality  th a t goods b o ugh t from  
a jo b b er o ften  lack.

T he m anufactu rer who sells to  the 
w holesaler and jobbing  house has a 
different problem  from  the one who 
supplies the  re ta ile r direct, and so 
does no t go in so s tro n g  on individ
uality  in his goods and genuine m erit.

T he jo b b er’s success does not de
pend on any one line, l ie  m ay be 
m ore in te rested  in g e tttin g  a fairly 
good article  at the very low est fig
ure than  he is in g e ttin g  som e
th  ng th a t will m eet nicely all the ex
actions of the u ltim ate consum er. 
T h is  year he m ay place his o rd e r for 
a given line .w ith  one large  m aker; 
next y ear it may go to  some o th er 
who m akes a b e tte r bid.

A ltogether, it is next to  im possible 
to  build up a repu ta tion  on a p a rtic 
ular article  b o ugh t of a jobber. O r, if 
you ge t the repu ta tion  built up, then 
the  jo b b er has changed to  some 
o th er m anufactu rer and can’t supply 
the goods your trad e  is calling  for. 
I t  is far m ore practical to  fdl in and 
keep going on a line b ough t direct 
from  a m anufacturer.

Get the exclusive sale in y our tow n 
of som e m an u fac tu re rs’ a rticles of 
m erit and push them . Judgm en t 
should of course be used in w hat 
you take hold of and particu larly  in 
the am ount you buy. I t  generally  
w ould be unw ise to  load up heavily 
on  som eth ing  new and u n tried  for the 
sake of g e ttin g  the exclusive sale. 
R ut w ith a line th a t a lready has an 
estab lished  repu ta tion  in your com 
m unity, or a line which has the m erit 
on w hich a repu ta tion  can be based, 
it is a m ighty  good thing' for you if 
it can be go tten  a t your sto re  and 
not at the o th er places.

Such lines need not alw ays be h igh
ly advertised  goods. O n an article  
th a t has real m erit and can be sold 
at an advantageous price, a profit- 
y ield ing  repu ta tion  can be built up.

Fabrix .

L ansing—A new com pany has en 
gaged  in business to  m anufacture  and 
deal in silos and o th er m achinery  u n 
der the  style of the J. M. P resto n  
Co., w ith  an au thorized  capital stock 
of $25,000, of w hich $22,250 has been* 
subscribed and paid in in cash.

E scanaba—T h e  A. J. K irstin  Co., 
m an u factu rer of stum p pullers, has 
been inco rpora ted  under the sam e 
style, w ith an au thorized  capital stock 
of $25,000, o fwhich $22,250 has been 
subscribed, $2,000 paid in in cash and 
$14,250 in p roperty .

Y ou can do no successful d irect 
advertis ing  w ithou t a good m ailing 
list. Y ou canno t send ou t m ail ad
v ertising  unless you know  to  w hom  
it ought to  be sent.

M EN O F M ARK.

Jacob Heeringa, Pioneer Merchant of 
H olland Colony.

Jacob Heeringa was born in Dockum 
Province, Yriesland, Netherlands, June 
11, 1841. He came to this country with 
his parents in 1848. They settled in 
Albany, N. Y., and lived there eight 
years before coming to Michigan. W hen 
the war broke out, Mr. H eeringa served 
in the Civil W ar as F irs t  S ergean t of 
Company A, Third Regiment, Michi
gan Cavalry. He was in the service

JACOB H E E R IN G A .

for four years and six months. Shortly 
afte r the war he engaged in the general 
store business a t East Saugatuck, 
which he conducted for thirty  consecu
tive years. D u rin g  th is tim e he was 
postmaster sixteen years and Justice of 
the Peace sixteen years also. About 
ten years ago Mr. Heeringa disposed of 
his retail business and moved to H ol
land, where he formed a copartnership 
with his son Edwin, G. J. Schurman, 
George Schurman, and William Beck
man in the Michigan Tea Rusk Co., 
which has had a very p rosperous ca
reer. Mr. H eeringa  a c ts  as T rea s
urer of the o rganization . He is also 
T rea su re r  of the E m eritu s fund of 
the C hristian  R eform ed church and 
is T rea su re r  of the School for C hris
tian  In struc tion .

M r. H eeringa  was m arried  February  
22, 1864, to Miss Ida Allen, one year 
his junior, who was born in Overisel, 
Netherlands, coming to this country 
with her parents in 1846. She has 
been a strong support to her husband 
and is the m other of nine children of 
which seven are still living, as fo llow : 
M rs. J. Siebelink, E ast Saugatuck: 
M rs. Dr. F. Brouw er, H o lland ; E d 
win H eeringa, H o lland ; M rs Rev. W . 
P. V an W yk, Grand R apids; M rs. 
Rev. W . P. Bode, L incoln  C enter, 
Iow a; Jacob  G. H eeringa, G rand 
Rapids, and Ida  H eeringa, H olland.

Mr. Heeringa joined the Dutch Re
formed church when he was a young 
man in Holland. Naturally, he united 
with the same church at Albany, but, 
on com ing to  M ichigan, he ju s t as 
n a tu ra lly  united  w ith the C hristian  
Reform ed church, which he has se rv 
ed as elder for fo rty -one years.

Mr. Heeringa never joined any lodge 
and has never found any pleasure out
side of the home circle and his church 
and religious re la tions. H e  has al

w ays been regarded as the soul of 
honor.

H e is a good judge of m erchandise, 
both as to quality and value, and was 
long regarded as one of the most care
ful buyers and successful sellers in the 
Holland Colony. He rejoices in the 
companionship of his friends and never 
forgets a favor or fails to shield a 
friend. H is word is as good as his 
bond. He was one of the first sub
scribers to the Michigan Tradesman 
and is still a regular reader of this pub
lication.

Mr. and Mrs. Heeringa will celebrate 
their golden wadding February 22 and 
the Tradesm an joins with their many 
friends in wishing them many happy 
returns of the day.

It W ouldn’t Come Out.
A rthur was slightly  ill and his m o th 

er called the doctor. T he doctor 
asked several questions, and then, 
turning to the little boy, said:

“Now, my boy, show me your 
tongue.”

A rthur opened his mouth slightly, and 
looked up at the physician.

"O h, th a t’s not enough,” said the 
doctor, sm iling. Pu t it r igh t out.

A rthur began to cry.
“Why, A rthur,” said his mother, in 

surprise, “what is the matter, dear? Dq 
as the doctor asks you, that’s a good 
boy.”

“Come, come,” urged the doctor, “no 
one will hurt you. Now, put your 
tongue right out.”

Boob Salesmen.
The cashier of a Grand Rapids 

bank went in to . a clothing store the 
o th er day and asked for a d inner coat. 
T he affable clerk who was approach
ed enquired. “Do you wish a w aiter's 
coat ?”

A young millionaire entered a 
clothing store on Monroe avenue yes
terday and asked for a chauffeur’s cap. 
The clerk thus addressed enquired, 
“W hat size do you wear?” The look 
the young millionaire gave the clerk 
would melt a heart of stone.

Peter, M iedena has engaged in the 
m eat business a t 1203 W est Leonard 
street. He has been a string  bu tcher 
here for about tw enty  years.

T he W ilson Cloak & Suit Co. is 
offering to  se ttle  w ith c red ito rs at 
25 cents on the dollar.

FOR FINE WEDDING PARTY AND 
FUNERAL W ORK TR Y

Grabb & Hunter Floral Co.
114 E. FU LTO N  ST.

Citizens 5570 O pposite Park Bell M 570

We are manufacturers of

Trimmed and 
Untrimmed Hats

For Ladies. Misses and Children

Gorl, Knott & Co., Ltd.
Comer Commerce Ave. and Island St. 

Grand Rapids, Mich.“‘I can’t,” sobbed A rthur, “ ’cos it’s 
fastened at the back!”
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W h at is the  P ro p er Stock T urn-O ver.
H artfo rd . Conn., Feb. J6.—T he sub

ject, "W h at is the P roper S tock-T urn- 
O ver?" is a very im portan t one, p a r
ticularly  applicable to  the retail shoe 
business, m ore so perhaps than  to 
any o ther line; p resenting , as it does, 
a question extrem ely difficult to  an 
swer. I am quite conscious of the 
belief th at no definite answ er is ex
pected in concrete form . It it were 
possible to  establish  any one p a rtic 
ular standard  by which we n ig h t  
govern ourselves and could estim ate 
the qualifications of the buyers for 
their responsible positions, we should 
all welcom e it. So many and varied 
are the conditions that en ter into 
the  stock tu rn in g  p roposition  that 
only classified standards could be es
tablished, and of m any divisions a t 
that.

T o enum erate  som e of these con
ditions, we will consider, first, w here 
only the h igher grades of shoes are 
sold from  $4 to $10, requ iring  five 
and six w idths on each line and ex
trem e styles. A stock of this grade 
to be tu rned  once and a halt or twice 
would show a fair average, wh le a 
stock of a cheaper grade, selling from  
$4 down, and depending upon jo b 
bers to  supply sizes at a day’s notice, 
could easily be tu rned  five o r six 
tim es. T he m edium  class of stock,

selling from  $3 to  $7, w ith a general 
asso rtm en t, m ight be tu rned  tw o and 
a half or th ree  time.

T o fu rther classify, it m ust be taken 
in to  consideration  th a t stocks of 
m en’s shoes tu rn  about twice as fast 
as those of w om en's shoes, accord- 
ng to  statistics.

In quoting  the above figures, I do 
it on the follow ing basis: If the to 
tal annual sales of a business are 
$150,000 and the average stock car
ried is $50,000, and the g ro ss  profit 
on sales if 33 1-3 per cent, the stock 
has been tu rned  twice. I know  th at 
som e m erchan ts figure it differently 
and claim th at it has been tu rned  
th ree  tim es. T he to ta l sales should 
be divided by the m erchandise on 
hand a t the selling price, viz.; $150,- 
000 by $75,000, o r the cost of the sales 
divided by the cost of m erchandise 
carried, viz.; $100,000 by $50,000, giv
ing the sam e result.

W e can all readily realize th at 
m ore frequent tu rn in g  of stock m eans 
increase in net profits w ithout an in
crease in selling price. H ow  to ac- 
com pl sh this is the one large ques
tion. T he cause of the d isasters of 
m any retail businesses m ay often be 
a ttrib u ted  m ainly to  an overstock  due 
to the tw o follow ing m istakes; ( l l  
m ultip licity  of lines carried. (2) in
discrim inate sca tterin g  of buying.

T he tw o rem edies for these evils lie 
in (1) a system atic elim ination  of un 
profitable lines; (2) the concen tra tion  
of purchases to  the least num ber of 
m anufacturers who can supply re 
quirem ents.

Scientific m erchandising  is neces
sary for the application of these rem 
edies. T h is requ ires a card  system  
of stock-keeping which gives a p e r
petual inven tory  no t only as a whole 
but of each departm ent, and of each 
line of goods of each departm ent, 
thus enabling  a m erchan t to  get at 
the very fundam ental division of 
stock and to  classify by grades.

F o r exam ple: ascerta in  from  the 
system  the num ber of lines carried  
to  sell for $3, the am ount of annual 
sales and the am oun t of average 
stock; get the num ber of tim es this 
grade has tu rned  and endeavor to  
increase the tu rn s by elim ination of 
the slow selling l'nes and keep the 
good sellers well sized. E m ploy the 
sam e process w ith every grade and 
good resu lts  will follow. T h is I be
lieve to be the only classification th a t 
can be established for accurate and 
ju st com parison to determ ine the 
p roper stock tu rn  over.

W ith  th is view I would like to m ake 
the follow ing suggestion* Inasm uch 
as we all m ust reakze th a t g reat im
portance  of “Stock T u rn -O v er"  to  
the success of our business, th a t 10 
per cent reduction  of our average 
stock carried  m eans 10 per cent less 
capital involved and consequently  in
creases am ount to be en tered  on the 
"L os and Gain A ccount,’’ a t the sum 
m ing up of the y ear’s business, as 
"B alance G ain;” inasm uch as by the 
e lim ination or lessening of the num 
ber of lines would na turally  m ean a 
sm aller accum ulation of "fag  ends 
to be closed' out a t slaugh ter prices 
at each season’s end; inasm uch as the 
only data we have by which we can 
determ ine the “p roper stock tu rn 
over” is gathered  from  w hat "has 
been,” and inasm uch as system s of

scientific m erchandising  are being in
troduced and studied, w ould it not be 
of sufficient m utual benefit to  the 
m em bers of the N ational Shoe R e
ta ile rs’ A ssociation  to  w arran t our 
en te rin g  into a "C om petit ve C lass” 
fo r the  discovery of the "P ro p er 
S tock T u rn -O v er” by classification 
of the different g rades of goods, sell
ing  a t $3, a t $4, a t $5, at $6 and a t $7. 
or fu rth e r classification if desired, in 
bo th  w om en's and m en’s goods, and 
recap itu late  and rep o rt a t our next 
annual m eeting, when we m ay de
term ine w hat should be the proper 
tu rn -over for each grade?

If a re so lu to n  em bodying th is plan 
could be adopted  and, even if only 
fifty m em bers en tered  the com peti
tion  and m ade the effort, scattered  
as they  will be, I believe th a t the re 
sult would be gratify ing . T o  this 
end I would glady furnish a copy of 
a card  system  th a t would m inim ize 
the labor and show  by its records the 
tu rn in g  of each individual line of each 
grade, so th a t we could intelligently' 
m ake elim inations of slow sellers and 
ad just our m erchandise w ithout de
precia ting  our annual sales.

J. F. Know les.

T he D anbury  H a t Co. is about to 
engage in business a t 228 M ichigan, 
W est. A rth u r G uidotti is the p ro p ri
e to r and com es from  D anbury , Conn, 
w here he has been engaged in a 
sim ilar business.

Stone, B urgess & Co., insta llm en t 
iew elers, are succeeded by' Stone & 
B urgess.

A. O. F rey  succeeds E . E. Blakes- 
lee in the grocery' business at 363 
G randville avenue.

It is well enough to be a thinker, but 
too often the man who thinks does 
nothing else.

ESTABLISHED 1864

Satisfy Your Customers
How-Many of Your Customers Come Back?

T h e First Sales Are the Backbone of Your Future Success

KO insure repeating sales, you must give your customer absolute shoe satisfaction in style, comfort and 
service. This latter is the quality most essential in the entire shoe trade. Backing each pair of our 
shoes is the experience of 50 years along truly progressive lines, and when you sell our shoes, you do not 

sell an experiment, but a finished product, proven by honest competition.
The cut is a reproduction of a Gun Metal Shoe, particularly adapted to the working man’s trade, in so far 

as it is built on a neat, stylish last, for dress wear, and of very substantial material for a working shoe when 
put to that use. The soles are of real oak. uppers of extra quality calf skin. Blucher and button, Goodyear
w elt. 0UR SALESMAN WILL POINT OUT THEIR SUPERIORITY

Rindge, Kalmbach, Logie Company
G R A N D  RAPIDS, MICHIGAN
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Mild W inter H it Retailers Hard. 
W ritte n  fo r th e  T rad esm an .

Im m ediately a fte r the holiday some 
retail shoe dealers began to  announce 
their m id-w inter clearance sales. Some 
waited, devoutly hoping th a t a good, 
sizeable spell of genuine o ld-fashion
ed w in ter w eather m ight suddenly 
tu rn  up. to  liven up business a bit, but 
in the  C entral M iddle W est there  was 
s m ply no th ing  doing in th a t line. 
B lizzards confidently fo recast by 
cheerful w eather m en got side-track
ed. O th e r sections of the country, 
Niorth, W est and E ast were favored 
in this p a rticu la r; but not the C entral 
Middle W est.

As the w eeks passed by, and each 
succeeding day seem ed m ore b righ t 
and salubrious than  its predecessor, 
re ta il shoe dealers began to  realize 
th at they  w ere sim ply up against it. 
F inding them selves w ith a lo t of 
w n te r  shoes still on  hand, and ap 
preciably m ore th an  usual of the odds- 
and-ends and broken-lo t sort, the only 
th ing  to  do to  m ake it m ove w as to  
re so rt to  d rastic  cut-price m easures. 
And th is  they have done.

Shoe s to re  p a tro n s should certain ly  
have no kick com ing now. N ot in 
years have I seem  such rem orseless 
cu ttin g  and  slashing of prices. And 
the reduced price foo tw ear em braces 
extensive lines of • a ttrac tiv e  w in ter 
shoes, in som e of the very  new est and 
best approved styles, for men, wom en 
and children. T here  has been a big 
reduction  all a long  the line; and on 
odds and ends, if the pa tro n  is able 
to  find a pair off shoes th a t fits him, 
he can ge t them  a t a price no t fa r 
rem oved from  the cost of p roduction .

A friend of m ine show ed me a pair 
of p a ten t lea ther b luchers w ith m at 
kid tops, on a perfectly  good last, 
which he bought for $1.95. T hey  were 
h igh grade welt shoes from  one of 
C incinnati’s best dep artm en t stores, 
and bore on the shank a c ryp tic  w ord, 
which, as I happen to  know, is placed 
only upon shoes they  sell a t $5 and 
upw ards. Some bargain , eh? Of 
course the store  lost m oney on th at 
deal; and of course m y friend was 
m ore th an  ordinarily  fo rtunate  in 
being able to  w ear a narrow  w idth ; 
but the incident illu stra tes the des
perate  leng ths to  which dealers are 
driven to get rid of w in ter footw ear.

A dm ittedly, the w eather has been 
dead against the shoe dealer. A nd 
still there are m ultitudes of can tan k er
ous persons who contend th a t the 
shoe dealers of th is country  are w ax
ing fabulously rich! Cid M cKay.

Jaunty Jottings From  Jackson. 
Jackson, FeU. 16.—W e had the 

pleasure of a tten d in g  a vaudeville 
show a sh o rt tim e ago w ith an old 
friend. T he acts w ere all good and 
the last of all was a male cpiartette 
of espec:al m erit. Ju s t before they 
appeared  on the stage, a sten to rian  
voice cried out the w ords “and now 
we com e,’’ and, like the announce
m ent, w hat followed was e x trao rd in 
ary indeed.

Jackson Council m ight well say the 
sam e words, “A nd now we com e,” 
w ith .an  achievem ent a lm ost u n p ar
alleled, all th ings considered. L ast 
Saturday  evening, betw een the hours 
of 7 and 12 o ’clock, a regu lar m eet
ing of our Council was held in a 
regu lar way,, according to  the regu lar 
o rd e r of business for all councils. 
F ifteens applications for m em bership

were acted  upon, twelve candidates 
w ere fully initiated, o th ers w ere anx
ious to  be, but we could not handle 
the business, even though our equip
m ent is first-class. W e listened to  
tw o addreses by officers of the Grand 
Council, answ ered several long d is
tances, w ent from  the executive ses
sion to  a social session w ith our fam 
ilies and friends, had a first-class 
lunch, plenty  of tim e to  dance and 
made e laborate  plans for an annual 
m eeting  in M arch fo r the afternoon, 
writh a banquet at the O tsego  H otel 
in the evening. D eputy G rand Coun
selor Jam es F. H am m ell, of Lansing, 
and Past G rand C ounselor John  Q u :n- 
cy Adam s, of B attle  Creek, were the 
visiting  rep resen ta tives from  the 
G rand Council. W e are alw ays glad 
to  have these b ro th ers  with us, but 
would suggest to  them  to b ring  their 
wives next time. W e are rejo icing  
in the size of this class of new m em 
bers, even though it does go up into 
tw o figures. T hey are all good men 
and we p resen t them  here as a stro n g  
asset, not only to  Jackson  Council, 
No. 57, but to  the whole o rd er a t large 
know ing th at they will endeavor to 
exem pl fy the teach ings of the ritual 
at all tim es and here they are: John  
H enry  Alles, 121 N. G orham  street, 
m anufactu rer of high grade candy and 
selling his own products; Chas. G. 
Tullis. 167 S tew art avenue, rep resen t
ing A m erican Sew er Pipe Co,; M ar
tin  C. B aker, 708 R andolph street, 
rep resen tin g  the sam e com pany; 
Charles E. Baker, 708 Randolph street, 
selling silos; B ennerd  E. Dewey, 126 
South Hill street, w ith K ruce C racker 
Co.; A rnold T hayer, 1009 F irs t street, 
rep resen ting  W ilson, Larrabee Co.; 
W illiam  S. P h ilip s , 1107 W . W ash 
ing ton  street, Saginaw  Beef Co.; 
W illie S. Allen, 178 M aple avenue, 
O liver Chilled Plow Co.; Roy S. 
M apes, 705 F o u rth  street, Crown 
Paper Co.; Geo. B. Cline. 319 W est 
M ason street. New Ideal Spreader 
Co.; Jay  W . G oldsm ith, 406 Edge- 
wood street, w ith E. S. Bow m an Co., 
and Jo h n  S. Rapley, 908 W est H igh  
street, rep resen ting  O n ta rio  D rill Co. 
W e are assurred  of an o th er Aarge 
class for the M arch m eeting  and Jack- 
son Council, No. 57, is a fte r the 300 
m ark  and th a t righ t soon.

M ax Nowlin, a t the head of the 
Jackson  B aking Co., furn ished the 
sandw iches, cakes and fried cakes, 
d em o n stra tin g  fully the high quality 
baking done by this com pany. M. J. 
M oore m ade the coffee and th a t is all 
th a t needs to  be said. O ur officers 
did the w ork well and Senior C ounsel
or Ray G. P ring le  knew  righ t where 
he was at every m inute.

T hose  figures furnished by Grand 
Secretary  Fred  C. R ich ter m akes 
M ichigan show up well, as com pared 
w ith o th er grand  jurisd ictions, and 
let the good w ork go on.

!im Hammell says that “ fraternity* 
does not mean using the same towel 
for all traveling men for all time with
out the towel seeing soap and water.

I f  the steam roller split the Republi
can party, what will the roller towel, 
etc.

Will H. Graham and family. First 
street, have spent the past three weeks 
in the South, also visiting Cuba, and 
Will reports a most enjoyable time. He 
is now hustling  once m ore for business.

I t is hard to get away from old as
sociations. Steve Lewis has bought a 
a farm.

Some would-be buyers are not buyers 
at all, they are just commercial gossip- 
ers. They ask you how you sell so 
and so and then inform  you that they 
do not need any, hut just wanted to 
know the price. “O piffle.”

Scott & Helmer, Greenwood avenue 
grocers, are interested in a chunk of 
land in Southern Florida that is look
ing somewhat fru itfu l in a financial 
way.

Myer M. Levy had a very long face 
at the meeting Saturday night. You see, 
Mrs. Levy is away from home for a 
short time on a visit to her people.

E. A. Elliott, manager C. E lliott Co.,

Detroit, has a natural longing for a 
Polar expedition. Until such a time as 
he can arrange for such an extended 
trip, he has to content himself by get
ting out for a day a t a time when the 
air is sufficiently icy. Last week W ed
nesday looked pretty good to him, so he 
made a fifty mile drive with his sales
man, Geo. Reudell, over on the air 
line division of the G rand T runk  and 
is anxiously  w aiting  for an o th er op- 
portun ty . Spurgeon.

No wom an ever looks at m atrim ony 
from  a m an 's point of view._________

HONORBILT
SHOES

THE LINE THAT SATISFIES
1

Get all the customers you can 
Keep all the customers you get

That means a paying business for you.

Glove Brand Quality
is the kind that makes this possible.

Glove Brand Rubbers Fit 
Glove Brand Rubbers Wear 
Glove Brand Rubbers Satisfy
Satisfied customers mean repeated profits 

for you. You cannot afford to risk your pros
pects on goods of inefficient quality.

S t o c k  G l o v e  B ra n d  R u b b e r s

Hirth-Krause Company
G r a n d  R a p id s , M i c h .

A Good Many Retailers Have Found Out 
That They Didn't Have Enough

Wales Goodyear Rubbers
and we’re getting a lot of re-orders—the Bear 
Brand Rubbers are the thing this year. You’ll  
find i t ’s hard sledding trying to satisfy your 
trade with any other kind.

Is your rubber stock going to hold out? If 
not, size in with this popular brand. You’ll 
find your customers better satisfied.

Drop us a card and a salesman w ill run in 
to see you with his samples for next season.
No obligation whatever.

HEROLD-BERTSCH SHOE CO.
GRAND RAPIDS, MICH.
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The T oilsom e Serving of a Modern 
Martha.

W ritte n  fo r  th e  T rad esm an .
T he H elp ;ng H and Church on V in

cent s treet is a w orking church. I ts  
pastor. Mr. H ardy , is an earnest, 
energetic  man, devoted and en thusi
astic in the cause to  which he has 
dedicated his life. He is one whose 
forceful, com pelling hand is felt on 
every th ing  he undertakes. H e has 
g reat executive ability—he can plan 
out work for any num ber of persons, 
and thus supplem ent his own efforts 
by those of .others to g rea t ad tan tag e . 
He is the kind of m an who, had he 
followed some secular calling, would 
have becom e a great captain of in 
dustry , a d irec to r and u tilizer of the 
exertions of o th er men.

N aturally  such a man has draw n 
about himself helpers. But even he 
can not find enough a ssistan ts to 
carry  on all the activities which Irs  
tire less mind projects.

M any of his church m em bers m ake 
the excuse th at their tim e already 
is fully occupied—the men plead their 
necessary absorp tion  in business, the 
wom en their family cares. T hey  feel 
th at if they a ttend  one service o r at 
m ost tw o services bn Sunday, th a t 
it really is all th a t can be expected of 
them . So it happens, as is not un
usual in such cases, th a t the la rger 
p art of all the g reat am ount of w ork 
carried on by the V incent S treet 
church is actually  done by a little  
band of faithful devotees, few in 
num ber but of surpassing  zeal and 
diligence, who, while by no m eans 
exem pt from  business responsibilities 
and hom e cares, still feel th a t the 
cause of their M aster has first claim 
on their tim e and streng th .

M ost notable am ong these is M rs. 
G ordon, a w dow of fo rty  years with 
no children. Mrs. G ordon earns her 
living as a stenographer in a dow n
town office. She is both rapid and 
accurate, so she has a steady  posi
tion at very good pay. How ever, she 
has to  put in not only the custom ary 
seven to  eight hours per day, but, 
ow ing to  the peculiar requ irem ents of 
the place, she has to go back two 
evenings each week and w ork from  
seven till nine.

Mrs. G ordon has a tiny suite of 
room s and gets her own breakfast. 
H e r housekeeping, l;ght and abbre
viated as it is, takes a little  time.

She is obliged to  devote tw o or 
three hours each week to  keeping 
up her w ardrobe. No one but a 
very busy wom an whose tim e for a 
certain  num ber of hours each day be
longs to  her em ployer, know s how 
h ard  it is to  find even the few m in
utes necessary  for o rdering  a ha t o r

picking out a pair of gloves o r a 
blouse. She m ust take the ever nec
essary  st tch in tim e in th is g a rm en t 
and that, and put in an occasional 
hopr w ith d ressm aker o r ta ilo r for 
fittings and a lte ra tions.

I t will readily  be seen th a t Mrs. 
G ordon 's place in life is no sinecure. 
And then her church  work.

M rs. G ordon teaches in the Sab
bath  school, having a class num ber
ing some th irty  g irls from  th irteen  
to  sixteen years of age. I t  is need
less to  say th at she feels a t tim es 
an a lm ost crushing responsib ility  for 
their sp iritual welfare. She sub
scribes to  the best helps and alw ays 
gives one evening of each week to 
the p reparation  of the lesson, and an
o th er to the T eachers’ N orm al class. 
Besides all this, when nojt actually  
engaged in her office work o r some 
o th er task requ iring  her undivided 
a tten tion , she m ay be said to  be al
ways racking her brain  to  devise 
m eans of a ttrac tin g  and holding “her 
g irls ,” who it m ust be confessed are 
a ligh t-hearted  and frolicsom e set of 
young th ings, not at p resen t fully 
appreciative of their teacher s alm ost 
pa’nfully earn est efforts in th ir be
half.

E very  sum m er she takes her class 
out on a picnic or an excursion; 
every w in ter she gives them  a little  
banquet or dinner, in both  cases pay
ing th te  bills from  her own pocket. 
A lways and alw ays “her g irls are 
on her mind and heart.

O ne evening in the week studying 
the Sabbath School lesson, one even
ing for the N orm al class, tw o even
ings at the office, p rayer m eeting  
every W ednesday n ight—w hat does 
Mrs. G ordon find to  do on the re 
m aining evening, which happens to 
be F riday? Sit in an easy chair and 
read an en terta in ing  book, or enjoy 
a friendly chat with some congenial 
friend? Not Cordelia Gordon. H er 
energy is too  relentless, her sense of 
duty  too coercive to  allow any such 
indulgence to  inclination. She used 
to  spend every o th er F riday  evening 
a tten d in g  the reg u la r business m eet
ing of the  church, but lately  she has 
taken upon herself ano ther line of 
work th a t requires her services every 
F riday  evening.

T h e  V incent S tree t church, which 
is located near a large  trac t peopled 
m ostly  by factory  operatives, recently  
has been en larg ing  its institu tiona l 
activities. I t  has installed a gym 
nasium  and a read ing  room  in the 
church annex, aim ing to  m ake the 
la tte r  a so rt of neighborhood center. 
Now to  get this on its feet and make 
it a pow er for good, it m ust be push
ed; so very  na turally  M rs. G ordon

was selected as one of several ener
getic, dependable w om en of the 
church  who each devote a certain  
num ber of hours each week to  being 
in attendance at the  read ing  room  
and fu rth erin g  its in terests.

On Sunday m orn ing  M rs. G ordon 
is at the chu tch  p rom ptly  a t nine 
to  have every th ing  in readiness for 
her class a t n ine-th irty . A fter Sab
bath* School the church  serv ce oc
cupies the* tim e until twelve. T hen 
there  is often  a sho rt conference with 
superin tendent o r o th er teachers, so 
it is likely to  be one o 'clock or a fte r 
when she leaves the building.

M rs. G ordon belongs to  a little  
m issionary society com posed of busi
ness people like herself w ho are oc
cupied during  week days, so they 
hold the r m eetings once or twice a 
m onth  on Sunday afternoon. Mrs. 
G ordon is the secre tary  and alw ays 
a ttends. Sunday evening there  is the 
regu lar service. A ltogether, when 
Sunday n igh t comes, the ever fa ith 
ful, ever zealous, ever dependable 
M rs. G ordon is ju st as w eary in body 
and mind as she is of a week day 
evening.

In  add ition  to  carry ing  out the s tre n 
uous program m e ju st outlined, M rs. 
G ordon is one to  whom  the pasto r 
and the leaders in the church  tu rn  
in their difficulties, often  placing it 
upon her ready, active brain to  work 
out a practical solution to  the p a rtic 
u lar problem  at hand. She is posted 
on a1! the ins and outs of the church 
finances, know s w here every dollar 
com es from  th a t supplies its treasury . 
In  short, she is one of the few that 
push and contrive and see th a t th ings 
go.

T his outfine can not convey to  the 
reader the in tensity  w ith which she 
labors, nor the expenditu re  of n e r
vous energy she constan tly  is m ak
ing. She w orks h a rd er than  all the 
elders and deacons com bined—h arder 
than  the p asto r himself, a lthough  he 
is, as has already been indicated, an 
exceptionally  v igorous and effective 
w orker. But like m ost persons of 
good executive abifity, Mr. H ardy  has 
a habit of p u ttin g  detail off on to  
others, file has found th a t it usually 
is b e tte r a ttended  to  by so doing. 
Also, like m any o th er good execu
tives, he o ften  does no t realize the 
excessive am ount of w ork requ iring  
slow, pa instak ing  perform ance, th at 
he loads upon faithful and uncom 
plain ing  helpers.

T hen  a fte r the  m anner of his sex, 
Mr. H ardy  takes th ings m ore easdy 
and philosophically  than  is possible 
for a w om an of Mrs. G ordon’s tem 
peram ent to  do. And he has learned 
by experience th a t he can keep him 
self m ore fit and accom plish g rea ter 
and b e tte r  resu lts  by occasionally 
tak ing  a day off. going to  the w oods 
o r the river and fo rg e ttin g  that there  
is any such organ ization  as the 
church on V incent stree t, shaking off 
for the tim e being all h is perp lex 
ities regard ing  it and the sins and 
sorrow s of its m any m em bers.

M rs. G ordon know s n o th ing  about 
the joy  of runn ing  away from  work. 
She never has tried  it. She keeps on 
and on, becom ing each week a trifle 
th in n er and paler, a little  m ore jaded

and haggard  looking, and feeling a 
little  m ore keenly the unceas’ng 
grind  of it all. Any close observer 
can see th a t a breakdow n is im m i
nent. F o r years she has gone be
yond her s treng th . I t  is only that 
indom itable will of hers th at keeps 
her up.

T h ere  is a sto ry  told in the Sacred 
N arrative  of the M aste r’s being r e 
ceived and en terta ined  by a 1 ttle  
household in B ethany w hich had at 
its head an energetic  wom an nam ed 
M artha. She is described as "cum 
bered w ith  much serving,” and was 
gen tly  chided for being “careful and 
troubled  about m any th ings.” T he 
sister M ary who sat in quiet m edi
ta tio n  at H is feet was declared by the 
M aster to  have “chosen the good 
p a rt.”

If th is so high au th o rity  found a 
little  bustling  housew ifery the occa
sion for a slight reproof, w hat could 
be H is com m ent concerning such ex
cessive activ ities as those co n stan t
ly perform ed by M rs. Gordon.

I t  m ay be urged in defense of the  
zealous w orker of the V incen t S treet 
church  th a t the analogy is im per
fect; th a t M artha  of old was chided, 
not for do ing  too  m uch, but for a t
tem pting  to  do and w anting  her sis
te r  to  aid in do ng th a t for which 
th ere  was no need, fi'urther it may 
be argued th a t both m en and wom en 
overtax  their s tren g th  and strain  
th e ir energies to  the  u tm ost to ac
quire w ealth  or to  accom plish some 
o th e r purely  w orldly end. Is it un 
justifiable th a t they  labor as ea rn 
estly  in the cause of C hrist?

G ran ting  the full force of all these 
argum ents , and a lso th a t tim es have 
changed and m ethods of religious and 
hum anitarian  w ork m ust change as 
well, th is question  still p resen ts it
self w ith s ta rtlin g  force— does such a 
life as M rs. G ordon’s really  achieve 
the end for w hich she is so painfully 
striv ing? She aids in keeping certain  
m eans of religious p ropaganda  going, 
but does such bondslavery  recom 
m end the religious life to  th inking 
m inds outside the pale of the church?

She m ay for a tim e hold her Sun
day School class by sheer earn est
ness and will power, but does she in 
her own person exem plify to  them 
the beauty and g ladness of holy 1 iv- 
ing? C onstan tly  goading  herself on 
beyond her streng th , can she im part 
to  o th e rs  an enthusiasm  th a t in her 
overw rought condition she does not 
herself feel? A lthough  u nquestion 
ably consecra ted  to  the highest 
ideals, does she inspire o thers to  b e t
te r  living? Quillo

O FFIC E  O U T F IT T E R S
LO O SE L E A F SPE C IA L IST S

237-239 Pearl St. (near the bridge). Grand Rapida. Mich.
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Go wherever you will, look up the leading 
merchants and 10 to 1 you 

will find they sell

Hood R ubbers
HOOD RUBBERS are the “ back-bone,”  yes the red blood, the 
SINEW  of the rubber business of thousands of real MONEY 
MAKING merchants.

The Reasons W hy Are MANY
Here Are a FEW:

The Hood Mill is the largest in the world. Its product did it.
The People know that HOOD RUBBERS wear longest.
The Merchants know that they can fit shoes better with HOOD 

RUBBERS  than with the ordinary brands.

We Give You Service—Unexcelled
W e save Y O U  5% on your rubber bills.

Plan now for 1914.
Get our new special catalogue.

No shoe merchant should be without it.

T H E  M ICHIGAN PEOPLE G R A N D  RAPIDS, MICH.
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STOVES and HARDWARE

Michigan R etail Hardw are Association.
P re s id e n t—F. A. R echlin , B ay  City.
V ic e -P re s id en t—C. E . D ickinson, St. 

Jo seph .
S e c re ta ry —A rth u r  J .  Sco tt, M arine  

C ity.
T re a s u re r—W illiam  M oore, D etro it.

Showing and Selling Household  
Hardware.

H ousehold  hardw are—¡a sufficient 
l'ne  of it—>is a sure an tido te  for the 
selling slum p that is likely to strike 
your store during  the w in ter m onths.

T his is true  for several reasons. 
Two th ings, though, stand  out p rom 
inently at the head of the list.

h irst, household hardw are is made 
up of staple, everyday necessities 
that every household m ust have.

Second, the price can he such th at 
an unusually  s tro n g  appeal will be 
m ade to your custom ers.

T his easily will be seen to  be a 
p roposition  th at is sure to bring  
trade. Offer the people som ething 
they  have to  have at such prices they 
can 't get away from .

T he way to  m ake a success with 
household hardw are is to push it p e r
sistently  and consistently . Push it 
by m eans of su itable in te rio r d is
plays. r/w m ellintr w n d o w  trim s and 
live wire advertising.

It would pay you to devote at least 
one week to  special efforts in behalf 
of household hardw are. D uring  th a t 
w eek a good s tro n g  window trim  
could supplem ent the handbill in an 
effective way. O ne built a fte r the 
sty le  illustra ted  on this page would 
be about righ t. In this window trim  
we have featured  k itchen wire goods. 
This is only one p a rt of household

hardw are, but it would pay you to 
give it prom inence.

T o  build th is  window you will need 
about the follow ing:

M erchandise.
1 doz. W ire w aste baskets
1 " C arpet boaters.

Z> ” Sink stra iners.
'/z ' Dish drainers.

" Soup stra iners.
'/_> ” Percola tors.
1 " V egetable ladles.

x/  " T oasters.
1 " E gg beaters.

Zi " Soap dishes.
Zi ’’ V egetable boilers.

1 " Soap savers.
Z2 " F lo u r sifters.
2 ” A ssorted  m ixing spoons.
1 ” K itchen forks and knives.

F ix tures.
Five rolls of red crepe paper.
F o u r sm all wooden boxes.
T hree  boards.
P lenty  of price tickets.
T he first step is to  cover the back

ground w ith red crepe paper. T hen 
cover the boxes and boards w ith red 
crepe paper. T hese  should be the 
sam e relative size as show n in the 
draw ing. Pu t them  in the position  
indicated and get busy with the m er
chandise.

A t the top of the window next to  
the g lass should be hung an a sso rt
m ent of various kinds of stra iners, 
m ixing spoons, basting  spoons, coat 
hangers, carpe t beaters and so forth , 
according to the am ount of room  you 
have. H ang  two w ire w aste baskets 
bo ttom  side up to the ceding and let

Pho tograph  of W indow  Trim

Reynolds F le x ib le  Asphalt Shingles
H A VE E N D O R S E M E N T  O F  L E A D IN G  A R C H IT E C T S

Reynolds Stale Shingles After Five Years Wear Wood Shingles After Five Years Wear

Beware of Imitations. Ask for Sample and Booklet.
Write us for Agency Proposition. Distributing Agents at

Detroit Kalamazoo Columbus Youngstown Utica Milwaukee
Saginaw Battle Creek Cleveland Buffalo Scranton St. Paul
Lansing Flint Cincinnati Rochester Boston Lincoln. Neb.
Jackson Toledo Dayton Syracuse Worcester Chicago

And NEW  YORK CITY

H. M. REYNOLDS ASPHALT SHINGLE CO.
Original Manufacturer, GRAND RAPIDS, MICH.

I M P E R I A L  B R A N D  
Spraying — cg-gy** Compounds 

Largest Line <0$3S  EE Superior Quality
Our Paris Green packed by our new American System. 

Reliable dealers wanted.

Address Dept. T., CARPENTER-UDELL CHEM. CO., Grand Rapids, Mich.
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them  hang  down nex t to  the glass 
at equal distances.

On the cen ter unit build up a pile 
of tw o w ire w aste baskets and a 
dish drainer. T h en  fill in the vacant 
space w ith soap dishes or any o th er 
sm all articles th a t m ay be handy. T o  
the fron t of the board  hang a row  of 
m ixing and bastin g  spoons and po
ta to  m ashers. T hese  can hang ' on 
pins.

M ake a sim ilar display on the righ t 
and left units, the  only difference be
ing th a t instead  of a dish d rainer on 
each side of the w aste basket you 
should pu t a flour sifter. T o  the 
fron t of these boards hang  basting  
spoons the sam e as the  center. On 
the left box im m ediately in fron t of 
the cen ter unit put tw o wire w aste 
baskets in the p o sit’on show n and in

fron t hang th ree  pot chains. H ang  
th ree  o r four vegetable boilers in 
each co rner of the window near the 
fron t.

S top now and see th a t you have 
plenty  of price ticke ts on the m er
chandise. Price tickets not only will 
m ake the w indow trim  look b e tte r 
but will m ake it pull harder—sell the 
goods.

All th a t rem ains is to  a rrange  the 
floor plan w hich is quite easy. All 
there  is to  it is to lean a few carpet 
beaters ag a in st the cen ter and side 
un its  and then  fill in the rest of the 
floor space neatly  w ith sm all articles, 
such as spoons of various sizes, soap 
savers, asbestos m ats, to as te rs, nut 
picks and so fo rth .— B utler W ay.

W inter Reduction Sale of H oliday  
Goods.

W e are much amused at the purchases 
of Mrs. Bargain-Fiend as illustrated in 
the comic sections, because we appreci
ate the almost universal human fail
ing—the love of bargains. Great m er
chants recognize this, and have their 
periodical Bargain Sales. “Fresh stocks, 
new goods. Get rid of old stuff, even 
at a sacrifice.” This is the modern m er
chant’s slogan. The little behind-the- 
times storekeeper has had his Christ
mas display, and what is not sold is 
packed away until next year; and so in 
the past, year a fter year, with the re

sult that his holiday goods are never 
altogether fresh and up to date, and 
his store suffers in reputation, thereby.

The January Reduction Sale of H ol
iday Goods ought to be a fine thing for 
the H ardw are store, as well as any 
ofher store.

I know of an instance where such 
a sale was literally a booming success.

Even though holiday shopping, in 
volume, ceases on Christmas Eve, yet 
it is to be remembered that Christmas 
is more than the celebration of a day; 
it is a season of weeks—lasting well 
into January. And while the C hrist
mas season lasts there is always 
the’ desire for m ore; the disposition to 
add to what we have gotten ourselves, 
to what we have given to others.

True, the purse is lean; we ought not 
spend the m oney; but price-reduction—

the money saving—is the tempter that 
overpowers our frugalness; that justi
fies us, in our own minds, in our post- 
Christmas purchases. “Bargains” is the 
lure. “Bargains” crystallizes our desires, 
shapes our determination, makes us 
buy. “A h ! There’s something I want
ed for Christmas. It was a d o lla r; now 
it’s seventy-five cents." And we buy!

In one family, father had purchased 
a train of cars for his boy for C hrist
mas. Consequently Jack was much in
terested in the after-Christm as display 
of tracks, cars, turn-tables, signals and 
what-not in the window of the hardware 
store, especially as a large placard stat
ed, “These goods at a fraction of their 
original prices.” A fter supper Dad 
was persuaded to go around to the 
hardware store and see the bargains. 
Result—the purchase of a turn-table, 
another freight and another passenger 
car—not to mention two additional b a t
teries. Bill had expected to get a pair 
of skates on Christmas, but was disap
pointed ; so as skates were marked 
down from $2 to $1 50—Father bought 
him a pair.

Then Father saw such keen looking 
razors on the next counter that he 
bought one of those. Uncle George 
had given Dad several “Yankee” tools, 
but there was one he needed, and didn’t 
get, so as he was in the store anyway,

he’d look around ,and maybe buy that 
tool. H e did.

The dem onstrator at Smith’s showed 
M other how to make such appetizing 
croquettes out of left-overs of turkey, 
and it was so easy with an Enterprise 
mea* chopper, too. Besides she saw the 
demonstrator grind up pumpkin in the 
chopper, and she realized it would save 
all that tedious rubbing of stewed 
pumpkin through a sieve. So, as Father 
and the children were fond of cro
quettes and pumpkin pies, she bought 
a food chopper. Dorothy, the grown
up daughter, said, “If everybody’s get
ting something, I think I ought to have 
one of those electrical curling irons.” 
So M other bought that too.

These sales were all to one family, 
and notice that, while a number of the 
purchases were made at the bargain 
counters, the razor, the “Yankee” tool, 
the food chopper and electric curler 
were not. The manager of the store 
told me that the January sales, 1915, 
were 30 per cent, higher than preceding 
years. These sales were not all bar
gains either, a large increase was 
noticed in staple goods as well.

Said he, “The January reduction sale 
of holiday goods is no longer an experi
ment in this store, it will be an es
tablished custom.”— Philadelphia-Made 
Hardware.

Try It on the Dog.
T he friend had dropped in to  see 

D ’A uber, the g rea t anim al pain ter, put 
the finishing touches on his la test 
pain ting . H e was m ystified, however, 
when D ’A uber took som e raw m eat 
and rubbed it v igorously  over the 
pain ted  rabb it in the foreground.

“W hy on earth  did you do that?" 
he asked.

“W hy, you see,” explained D ’Auber, 
“ M rs. M illions is com ing to see this 
picture to-day. W hen  she sees her 
pet poodle sm ell th a t rabb it and get 
excited over it, she’ll buy it on the 
spo t.”

S T A T E  O F M ICHIGAN.
T he  C ircu it C ourt fo r th e  C ounty  of 

Ion ia , In  C hancery .
In th e  m a t te r  of th e  P o r tla n d  M anu

fa c tu r in g  C om pany—
W illiam  F. Selleck, R eceiver.
To th e  c red ito rs , s to ck h o ld ers  and  

o th e r  p e rso n s  in te re s ted  in th e  P o rtlan d  
M an u fac tu rin g  C om pany  an d  to  a ll w hom  
it m ay  concern :

N otice  is  h e reb y  g iven  th a t  p u rsu a n t 
to  a n  o rd e r an d  d ecree  of th e  C ircu it 
C ourt fo r  th e  C oun ty  of Ion ia , in 
C hancery , in th e  above e n titled  m a tte r , 
m ade  on th e  th ird  d ay  of F eb ru a ry , 
1914, an d  filed a n d  en te re d  in sa id  m a t
te r  on F e b ru a ry  fo u r th , 1914, I  will 
sell a t  pub lic  au c tio n  o r  vendue  to  th e  
h ig h e s t b id d e r on T h u rsd ay , th e  2d day  
of A pril, 1914, a t  One O’clock in  th e  
a fte rn o o n , a t  th e  f ro n t d oo r of th e  P lace  
of b u s in ess  of th e  P o r tla n d  M an u fac tu r
ing  C om pany, on B ridge  S tre e t  in  th e  
V illage of P o r tla n d , a ll of th e  p ro p e rty  
an d  effects, bo th  p e rso n al a n d  rea l of 
th e  P o r tla n d  M an u fac tu rin g  Com pany.

You w ill fu r th e r  ta k e  no tice  th a t  it 
is fu r th e r  p rov ided  by  th e  sa id  o rd e r 
of th e  sa id  c o u rt t h a t  if a n y  person  
d esires  to  bid fo r sa id  p ro p e rty  a t  any  
tim e  before  th e  d ay  of sale  th e y  shall 
m ake  a  sealed  bid o r o ffer accom panied  
by ten  p e r  cen t, certified  check  an d  if 
such  sea led  b id  shou ld  exceed th e  
am o u n t of th e  h ig h e st bid offered a t  
public sa le  th en  an d  in such  case  such  
sea led  bid m ig h t be considered  a t  such  
public sale, and  be th e n  an d  th e re  p u b 
licly  announced .

In p u rsu an ce  of th e  la s t above nam ed 
provision  of such  d ecree  I fu r th e r  g ive 
no tice  th a t  I w ill accep t b id s fo r all 
of th e  p ro p e rty  of th e  said  P o r tla n d  
M an u fac tu rin g  C om pany  in sealed  bids 
w hich  sa id  b ids m u s t be accom pan ied  
by  a  certified  check  fo r a t  le a s t ten  
pe r cen t, of th e  a m o u n t of su ch  bid a s  
a  g u a ra n te e  th a t  th e  b idder w ill pay  
th e  am o u n t of th e  bid a s  soon a s  th e  
sale  is confirm ed by  th e  court.

I fu r th e r  g ive no tice  so th a t  all p a r 
tie s  m ay  h av e  an  equal show  th a t  any  
person  b idd ing  a t  th e  public  sa le  will

in  like  m a n n e r  by  th e  rece iv er be  r e 
q u ired  to  d e liv e r a  certified  check  o r a n  
a m o u n t of m oney equal to  te n  p e r  cent, 
of th e  b id  u n d e r th e  u n d e rs tan d in g  th a t  
such  m oney o r check  is  received  a s  a  
g u a ra n te e  th a t  th e  am o u n t o f th e  bid 
w ill be pa id  if such  sa le  Is approved  
by th e  cou rt.

Should a n y  pe rso n  o r  firm  p re sen t 
sealed  b ids a s  he re in  p rovided a n d  th e ir  
bid shou ld  n o t prove to  be th e  h ig h est 
bid fo r such  p ro p e rty  th e n  a n d  in  such  
case  such  certified  check  will be r e 
tu rn e d  fo r th w ith  to  th e  b idder, o r  to  
th e  p a r ty  to  w hom  he d ire c ts  th e  check 
to  be sen t, and  in case  a n y  sale  m ade is 
n o t affirm ed by th e  C ourt an y  check  o r 
m oney deposited  a s  a  g u a ra n te e  w ill be 
fo r th w ith  re tu rn e d  to  th e  b idder.

T h e  R E A L  E S T A T E  to  be sold a t  sa id  
sa le  is  desc ribed  a s  follows, to -w it : all 
th o se  c e r ta in  p ieces o r  p arcels  of p ro p 
e r ty  s itu a te d  in th e  village of P o rtlan d , 
C ounty  " f  Io n ia  a n d  S ta te  of M ichigan 
a n d  described  a s  follow s: T he  sou th  
fifty  (50) fe e t of L o t seven  (7) of the  
o rig inal p la t of th e  Village of P o r tlan d ; 
a lso a  piece o r  p a rc e l of land  described  
as  b eg in n in g  a t  th e  so u th w es t c o rn e r 
of sa id  lot seven  (7) ru n n in g  thence  
w este rly  a lo n g  W a te r  S tre e t  to  the  
in te rsec tio n  of B road  S tre e t; thence  
e a s te r ly  a lo n g  B road  S tree t to  G rand 
R iver; th en ce  dow n G rand  R iv e r to  th e  
sou th  line  of lo t seven  (7) a fo re sa id ; 
th en ce  w este rly  to  th e  place of beg in 
n ing  to g e th e r  w ith  th e  bu ild ings th e reo n  
s i tu a te d  a n d  a ll boilers, engines, m a 
ch ines th e re in  used , and  sh a f tin g , p ip ing  
an d  all o th e r  m ach in ery  th e re to  a tta ch e d .

Said  rea l e s ta te  w ill be sold su b jec t 
to  a  m o rtg ag e  th e reo n  of T h ree  T h o u 
san d  ($3,000) D ollars  a n d  s ix  p e r cent, 
in te re s t s ince M ay 17th, 1913.

T he  P E R S O N A L  P R O P E R T Y  is he re in  
briefly  described  a s  a ll th e  goods, w ares, 
m erchand ise , lulls receivab le , a cco u n ts  
receivable, m a n u fac tu red  goods, lu m b e r 
an d  m a te ria l fo r th e  m a n u fa c tu re  of 
w ash in g  m ach ines  an d  m otors, th e  m a n 
u fa c tu red  goods being  w ash in g  m ach ines 
an d  m otors, all of w hich  p ro p e rty  is 
item ized  in  th e  in v en to ry  ta k e n  J a n u a ry  
first. 1914, w ith  th e  excep tion  of th e  
bills receivab le  an d  th e  acco u n ts  rece iv 
able and  th o se  item s a p p e a r  by th e  books 
of th e  P o r tla n d  M an u fac tu rin g  C om pany 
and  m ay  be seen  by a ll p ro sp ec tiv e  b u y 
e rs  a t  th e  office of th e  P o rtlan d  M anu
fa c tu rin g  Com pany. P o rtland , M ichigan, 
a n d  th e  copy of sa id  in v en to ry  is a lso  on 
exh ib ition  a t  th e  office of P o rtlan d  M an 
u fa c tu rin g  C om pany, P o rtlan d . M ichigan, 
an d  can  a lso  be seeri a t  th e  office of 
th e  R eg is te r of th is  C ourt a t  th e  C ourt 
H ouse  in  th e  C ity  of Ionia. M ichigan, 
in ten d in g  h e reb y  to  include ev ery  a r tic le  
of every  nam e  -and n a tu re  includ ing  
office fix tu res  a n d  fu rn itu re  and  s u p 
plies of every  descrip tion .

B idders w ill tak e  no tice  th a t  in asm u ch  
a s  th e  P o rtlan d  M an u fac tu rin g  C om pany 
re p re sen ts  an  e stab lish ed  business and  
fully  be liev ing  th a t  a  very  m uch la rg e r  
sum  »can be rea lized  by  selling  th e  e n tire  
p la n t an d  p ro p e rty  on one bid th a t  th e  
bid so lic ited  by th is  no tice  is fo r the  
e n tire  rea l a n d  personal p ro p erty .

D ated , F e b ru a ry  7th. 1914.
W IL L IA M  F. S E L L E C K .

R ece ive r of th e  P o r tla n d  Mfg. Co.

Fixtures For Sale 
Cheap

Safe, Cash Register, Protecto- 
grap Scales, Gasolene and Kero
sene Tanks, Lighting System, 
Show Cases, Scoops and Candy 
Trays. Write E. D. COLLAR, 
Mdse. Salesman, Ionia or Bear 
Lake, Mich.

I_____________________________________

Dear Grocer:
We’ll wager a new hat that 75% 

of the weighings on your beam and 
poise scale are inaccurate—even if 
you do weigh the sugar when you are 
not busy.

Investigate the automatic system 
as perfected in the Standard Com
puting Scale-

W RITE FOR INFORMATION

W. J. KLING, Sales Agent
(New and Second-hand Scales)

50 Ionia Ave., S. W. GRAND RAPIDS. MICH.
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Gabby Gleanings From Grand Rapids.
Grand Rapids, Feb. 16—Last Satur

day was Valentine day. It was some
thing more than that—it was the b irth 
day anniversary o f Mrs. John V. Rip- 
perger. John, whose middle name is 
also Valentine, did not propose to let 
this day go by unobserved and, ac
cordingly. he selected as many of his 
friends as he thought his house a t 117 
Pleasant street would nold and invited 
them over to commemora:e the event. 
O f course, John could not invite all of 
his friends whom he would like to have 
had come, for if he did, he would have 
to rent the Coliseum, for when it conn-; 
to the friend variety, John’s are legion. 
So he quietly spoke to about thirty-five, 
warning them not to breathe a word of 
it to Mrs. Ripperger, as he was plan
ning it for a surprise. Prom ptly at 7 :30 
the invited guests invaded the above 
mentioned domicile and proceeded at 
once to take possession, much to the 
co n sterna tion  of Mrs. John  V. who, a l
though she had her suspicions aroused 
by some mysterious telephone calls, the 
nature of which were unsatisfactorily 
explained to her upon her answering the 
call, nevertheless had not thought of 
being invaded by such a hilarious crowd 
as that. H ow ever, she was equal to  the 
occasion and, together with John Valen
tine and the two sons, she demonstrated 
to all present that she was an entertain
er of no small caliber. A fter the pre
liminary maneuvers of handshaking and 
greeting  had been taken care of. the 
party proceeded to play five hun'dvd, 
at which the following were the prize 
winners: First. Mrs. Chas. Tyler and 
R. J. Ellwanger. second, Mrs. H arry  
Hydorn and H. W. Harwood, third, 
Mrs. F. E. B eardsley and J. H arvey 
Mann. Miss T racey  Conley, who, 
by the way. is som e a rtis t at 
the piano, played several selec
tions and A. T . H einzelm an fav
ored the party with a couple of vocal 
selections, all intermissions being filled 
in with beautiful selections on the Vic- 
trola. Although John had purposely neg
lected to tell the hoys it was her b irth 
day, simply calling it a Valentine party, 
thereby attempting to head off any pres
ents. some of the guests got wise to it 
and, in spite o f John’s precautions pre 
sented her w ith som e beautiful and 
useful birthday souvenirs.

During a day’s sojourn at the Ban
croft House, Saginaw, last week, the 
following U. C. T. buttons were seen : 
Cadillac Council, No. 143, D etroit; De
tro it Council, No. 9; Grand Rapids 
Council. No. 131 ; Owosso Council, No. 
218: C olumbus Council, No. 1; Auto 
City Council. No. 505; Port Huron 
Council, No. 462; Jackson Council, No. 
57: Battle Creek Council, No. 253 and 
Chicago Council. No. 30.

Mrs. Herb Godfrey, who underwent 
a critical surgical operation at U. B. A. 
hospital recently, is reported conval
escing.

We wish to caution all our traveling 
inform ants against reporting violation 
of hotel laws or giving any information 
derogato ry  to  any hotel p ro p rie to r un 
less they have visited the hotel quite 
recently. The hotels aré in what might 
be termed a metamorphosis state at 
present and should not be judged by 
conditions which prevailed two or more 
months ago. W e find that many hotels 
are doing their best to conform to the 
law and it would not be fair to cen
sure these now, for it takes some time

to bring about the desired conditions. 
W e would recommend that not more 
than two weeks intervene between your 
visit and your report and that you even 
ascertain if possible, from  the proprietor 
wrhether he intends to- conform with the 
provisions of the law in the very near 
future. W e can, through these columns, 
do a lot of good work in bringing about 
desired conditions or we can do individ
uals a wrong by not being careful about 
our reports. So far as we can learn, 
our reports to date have been authentic, 
but during this transform ation stage 
let us all be careful th a t w e do no one 
an injury.

W e now say the “city of Kalama
zoo” for it is indeed a regular city. Last 
week they turned the juice on the new 
cluster lamps and in spite of the sting
ing cold weather, 15,000 people were on 
the streets to see the beautiful sight. 
You look fine in your new diamonds, 
Miss Kazoo, and we wish to congratulate 
you.

And still the w onder grow s th a t so 
good a hotel m an as our friend, Fred 
L ongw ell a t Schoolcraft, should ad 
here so closely to  ro lle r tow els and 
pay no a tten tio n  to  the law perta in ing  
to  individual towels. W e hope you 
will fix th is up, Fred , as Jim  H am m eil 
is liable to  get you if you don’t look 
out.

And now our good b ro th er S tar- 
key has solved the high cost of liv
ing. H e tak es his lunch w ith him  
wrhen he s ta rts  out for Chicago and 
o th e r long trip s on M onday m o rn 
ing.

W e don’t know of any b e tte r  chap 
to  get his personal grip locked up 
because he cam e in late than  Pete 
A nderson. F o r instance, if G. K. 
Coffey o r F red  B eardsley  had found 
them selves in the p red icam ent Pete  
did one n ight last week a t E lk R ap
ids, they  would have had som e diffi
culty fitting them selves to  G eorge 
C lark’s pajam as. Pete  says they 
w ere a little  tigh t, but th inks he 
could have slept fairly well if it h adn’t 
been for G eorge's snoring.

W e m igh t add to  the reply m ade to 
Mr. W illiam s’ le tte r  to  the T rad es
m an last week th a t it is not sufficient 
to  have sheets ju s t long enough to  
cover the m attresses . T he law says 
they m ust be 90 inches long.

If you w an t a m odern  illu stra tion  
of w hat our R evolu tionary  fo refa thers 
fought for, ju st no te  th is one on 
H ub B aker (W orden  G rocer Co.L 
H ub was in C edar Springs som e tim e 
ago and the train  came w ithout his 
seeing a certain  custom er. Ju s t as 
the tra in  w as ro lling  in the custom er 
cam e runn ing  down to  the depot all 
out of b reath  and excitedly yelled 
out “ H old on there, I w ant some 
goods.” H ub pulled ou t his o rder 
book and, to ssing  it to  the g rocer 
said, “T h ere ’s m y book, w rite it up 
yourself” and took the tra in  for the 
next town.

“I vote the D em ocratic  ticket, but 
I seldom  talk  politics, because all 
of m y friends are on the o th er side.” 
— G. K. Coffey.

T he M cElvain H ouse, V icksburg, 
is one of the b righ t spots in Sou th 
ern M ichigan. Mr. Sm ith, the p ro 
prieto r, has installed  a m odern  sys
tem  of fire escapes, individual tow els 
and 90 inch sheets. . E very th in g  is 
clean and o rderly  about the hotel 
and, last bu t no t least, courteous

trea tm en t is accorded to  all. I t  is 
a good place to  stop  a t if you w ant 
w arm  com fortable  room s and a good 
meal.

W e are receiving several enquiries 
reg ard in g  the na tu re  of the new U. 
C. T . accident insurance policies and 
when they  will be issued. T hese  new 
policies will be a four-page in s tru 
m ent, em bodying the application, by
law s and benefits accruing. Several 
changes w ent in to  effect Jan . 1, am ong 
them  being a paym ent of $10,000 in
stead  of $5,000 for the  loss of b'oth 
hands, bo th  feet o r bo th  eyes. A lso 
$12.50 per week for five w eeks for 
partial d isability  instead  of $10, as 
form erly . T he cause of delay in is
suing these policies is th a t they  con
tain the application and w here the 
full nam e of the beneficiary is not 
know, it has to  be ascertained  before 
the policies can be issued.

Jesse  M artin  (Hjershey Chocolate 
Co.) came hom e S aturday  and re 
m ained in Grand R apids until a fte r 
the w edding W ednesday, in which he 
played an im portan t role.

U nless the C apitol H otel, a t Cen
terville, has done so wdthin the last 
tw o weeks, we would advise them  to 
wake up, clean up, and fix up. I t  
would seem  as though  W . H a rt has 
been in the hotel business long 
enough so th a t he ought to  know 
th a t a d irty  lobby, a filthy to ile t and 
w ash room , slippery elm  tow els and 
skim py m eals—the 25-cent kind— 
never m ake a hit w ith the average 
trave ling  man. W e suggest th a t Mr. 
H a rt  get into the gam e and conform  
to the H en ry  act. T h ere  are o ther 
th ings not m entioned in the act th a t 
he would do well to  conform  to, also.

W e wish to  m ake a few eulogistic 
rem arks concerning the day clerk at 
the D alton  H otel, Jackson. In  o rd er 
th a t everybody m ay know  w ho we 
m ean, we will call him  “ R ed.” Some 
folks call him  Glen, but unless they 
are looking righ t a t him  w hen they 
speak to  “ R ed” he seldom  answ ers. 
W ell, it isn ’t because th a t he has red 
hair th a t we are m aking these re 
m arks, but the boys on the road  like 
his gen tlem anly  ways and square 
dealing. T hen , too, he is accom m o
dating  and never fo rg e ts  to  be ag ree
able. T hese are the tra its  th a t the 
boys like and th a t can’t help but win 
trade  for the hotel in w hose em ploy 
he is.

T he  hotel com m ittee of Grand 
R apids Council, No. 131, w hich has 
in charge the a rran g em en ts for hotel 
accom m odations a t the G rand L odge 
convention  nex t June, rep o rts  th a t it 
has definitely secured fo rty  room s— 
tw enty  a t the B ancroft and tw en ty  at 
the V incent. I t  can give a descrip 
tion of each room  to anyone in te r
ested and tell w hether it is inside, 
w ith o r w ithou t bath, the price and 
all about it.

In v ita tions are out fo r the fifteenth 
annual ball of Cadillac Council, No. 
143, a t the K n igh ts of Colum bus au
ditorium , D etro it, F riday  evening, 
Feb. 20. D ance ticket, $2 per couple.

A bout tw o weeks ago C. A. Young, 
411 L yon street, had the m isfortune 
to  fall off the steps and since then  
has been confined to  the house part 
o r all of the time. H e is reported  
g e ttin g  b e tte r a t th is w riting .

A t the m eeting  of the executive 
com m ittee last week, the claim  of E. 
V anderw eigen, H oboken, N. J., was 
allowed.

Jo h n  P. Ow ens, for som e tim e 
S ta te  Oil In specto r, has purchased 
the E astm an  H otel, a t B enton H a r
bor, and will conduct a m ineral bath 
house in connection.

Now th a t the g rand  ju ry  has clean
ed their c ity  up a bit, we presum e 
the K alam azoo folks th ink  they  can 
stand the light.

O nly  th ree  days m ore before the 
next regu lar U. C. T. dance a t H erald  
hall. Saturday  evem ng, Feb. 21.

W h ittlin g  W alt says: “ If the  ele
v a to r to  success is stuck try  the 
s ta irs .”

If  the engine stops does the auto  
tire?

M ade in G rand R apids Exposition , 
A pril 20-25.

D on’t fo rg e t the U. C. T . leap year 
p a rty  in 1916.

C heer up, R am ona will open soon. 
Im p o rta n t date— Feb. 21, 1914. 
Im p o rtan t place— H erald  hall. 
G rand R apids know s how. ffl

Allen F. Rockwell.

O w osso Awakes From H er Long  
Slumber.

Ow osso, Feb. 16.—(Not having seen 
any th in g  in p rin t from  our hom e tow n 
in several m onths, you m ay have fo r
g o tten  our location, but O w osso is 
still on the map, first sta tion  east of 
B urton , on the D., G. & M. branch  of 
the G rand T runk  Railway.

A fter having been frozen stiff for 
a week, the m em bers of O w osso 
Council, No. 218, thaw ed out S a tu r
day evening and held a regu lar m eet
ing. T h e  event w as enlivened by a 
large a ttendance  and also the in itia 
tion  of five new m em bers, who w ere 
crow ned as U nited  C om m ercial T rav 
elers and proved them selves good 
m en and true, w hich w as particu larly  
noticeable a t a banquet held a t Con
n o r’s Cafe a fte r the m eeting.

“Saginaw  in a bunch a t the next 
annual conven tion” is the w atch word.

I notice th a t Jo sh u a  F u ller com es 
to the fro n t on the individual tow el 
question  and says he has individual 
tow els a t every  m eal hour, w hich 
would lead the reader to  suspect th a t 
B ro th er Josh  has becom e confused 
on individual tow els and napkins. 
Y ou’re all right, B ro th er Fuller, and 
run a good tavern . D on’t let any 
low dow n cuss steal your towels.

H o n est G rocerym an.

N o More Victories.
P at and Danny were smoking a 

friendly pipe and telling past experi
ences.

“Up until tin years ago,” related Dan
ny, thoughtfully, “Oi had bin inn one 
hoonderd foights an’ wuz niver licked.”

“An’ a fther tho t?” queried Pat.
“A fther thot, me bhoy,” continued 

Danny, “Oi m arried.”

AdvertiseYourTown
By Uniforming 

Your
Band Boys

You can make 
no better 

investm ent

Buy Uniforms 
That Every 

Citizen will be 
Proud of

We make that 
kind

Style Plates and 
Cloth Samples 

Free

Mention 
The Tradesman

THE HENDERSON-AMES CO. 
KALAM AZOO, M ICH.

HOTEL CODY
EU R O PE A N

GRAND RAPIDS, MICH. 
Best Beds That Money Can Buy
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U P P E R  P E N IN SU L A .

Recent N ew s From the Cloverland 
of Michigan.

Sault Ste. M arie, Feb. 16.— M any 
friends of W . S. Som erville, who a 
sho rt tim e ago was p ro p rie to r of one 
of our principal cigar s to res here, 
under the nam e of Som erville & Co., 
will be pained to learn  th a t he was 
stricken w ith h eart failure on his way 
hom e last T hursday  evening. D uring  
Mr. Som erville’s business career here, 
he m ade m any friends who reg re t very 
m uch to hear of his sudden death. 
W hile he was suffering for som e tim e 
w ith heart disease, his death was not 
wholly unexpected, but came as a 
shock nevertheless. T he rem ains were 
shipped to M enom inee for burial, th at 
city having been his hom e before com 
ing to the Soo. H e is survived by 
his wife, daugh ter and stepson, Percy  
Shepard.

F rom  the s ta tem en t given out by 
the Soo C o-O perative M ercantile  A s
sociation here, it appears th a t the Soo 
C o-O perative store  is no longer a 
speculation, but th a t it has come to  
stay, as the dividend of 6 per cent 
was declared under the able m anage
m ent of A rth u r Bailey, w ho has been 
on the job continually  since tak ing  
hold of the affairs of the company. 
T he to ta l sales from  April 1 to Dec. 
31 last year am ount to  $40,002.

W in. Raub, the  hustling  salesm an 
for the M usselm an G rocer Co. here, 
pu t one over on B ro th er Hlauptli last 
week, as he was the  only one of 
which m ention  was m ade by the Rud- 
yard  correspondent. Mr. Raub is 
one of those  quiet, unassum ing  sales
men who is alw ays a fte r orders, and 
while he does not alw ays carry  a band 
w ith him —w ith  the exception of the 
one on his hat—you can alw ays find 
him busily engaged on his te rrito ry . 
Last fall he contem plated  m oving 
W est, but we are pleased to  note 
th a t he is still w ith us and m ay de
cide to  rem ain  here, as the prospects 
out W est a t the p resen t tim e do not 
seem  to be as favorable as it does in 
Cloverland.

P eter H. L aL onde, a lias W illiam  
L aL onde, who was a rrested  some 
tim e ago for the m urder of W ellm an, 
m ention of w hich was m ade in this 
paper some tim e ago, w as found guilty 
by the ju ry  and sentenced to  life im
prisonm ent by Judge  L. FI. Fead. The 
tria l and its resu lts  did no t seem  to 
affect L aL onde, who still appears in 
the sam e reserved m anner th a t he has 
since his arrest.

J. T. Rowe, inspector for the S ta te  
D airy and Food D epartm ent, m ade a 
visit to  the Soo last w eek and reports 
the Soo in good healthy  condition. T he 
Inspecto r of W eigh ts and M easure
m en ts was also here this week.

W e note by the W ea th er B ureau 
report, th at the Soo was the coldest 
place in the S ta te . W hile  it c e r
tainly was cold, we did not seem  to 
notice it as m uch as would be ex
pected. I t  seem s to  have helped liven 
business and the m erchan ts rep o rt 
sa tisfac to ry  trad e  in consequence.

T w o hundred and fifty thousand 
dollars m ore has been provided for 
the concrete  w ork. T he excava
tion w as quite well along  before the 
cold w eather se t in and, w ith the 
opening of spring  th ere  will be much 
activ ity  a round the  G overnm ent 
works, which will help considerable 
to  m ake business hum  for the com 
ing sum m er.

An ice bridge is now form ed be
tw een the tw o Soos and the ferry  
has ceased running. W e understand  
from  the In tern a tio n a l T ran s it Co. 
that it con tem plates building a new 
ferry  boat to  cost about $100,000. 
T h is boat will be built so as to  run  
all w inter, being equipped 'with a steel 
ice breaker. T he business betw een 
the tw o Soos w arran ts  p u ttin g  on 
such a boat, and it certain ly  will be 
apprecia ted  by the  general public on 
both  sides of the river.

S teelton  holds the record  for a name 
w hich it adopted  fo r a club o rg an 

ized by m em bers of the M ethodist 
church. I t  is T ukkabatchee Club. 
W e supposed we had a few jaw b reak 
ers in th a t line here, but we have 
given aw ay to  S teelton . I t  now holds 
first place.

T he Soo form ed an A nti-T ubercu- 
losis Society last week a t the C ar
negie library . A Chippew a couuty 
branch of the N ational and M ichigan 
A nti-T ubercu losis Society was o rg an 
ized, w ith R. H udson, P resid en t; Mrs. 
W illiam  Rudell, T reasu re r, and Chase 
O sborn , Jr., Secretary . T he officers 
were instructed  to  d raft by-law s and 
a constitu tion  and to  suggest an ap
p ropria te  nam e for the local o rgan i
zation. It was the general sentim ent 
of those p resen t th a t some plan for a 
cam paign of publicity  and education 
should be inaugurated  to bring  about 
the form ation  of county  organ izations 
in neighboring  counties, to  the end 
th a t the o rgan izations in th is portion  
of the U pper Peninsula should work 
to g e th e r in the m ovem ent to  stam p 
out and p reven t tuberculosis and con
sider the m aintenance of a pavillion 
a t the T ro u t Lake sanitarium . As 
there  ha’s been no o rgan ization  of 
th is na ture  in this county, but little 
w ork has been done tow ard  educating  
the people as to  the p roper m ethods 
of fighting  the w hite plague and this 
is w here a local b ranch  of the Na
tional and S ta te  associations will be 
able to  accom plish much. One th ing  
badly needed here is a visiting  nurse 
and when the local Society is well 
organ ized  it should be able to  secure 
one. W e have been w aiting  for some 
time to  h ear w hat the D e tro it peo
ple were going to  do with the sani
tarium  a t T ro u t Lake, bu t th is seems 
to be a th in g  of the past, as no m en
tion has been m ade of any recen t ac
tivity. I t  is an ideal spo t for a san i
tarium  of th is kind and it is hoped 
that the  public will be in te res ted  so 
as to  fu rth er the in te rests and m ake it 
a success.

F. Sprague has accepted a position 
a clerk in the sto re  of N. L. Field, 
R udyard .

T he Zenith  L um ber Co. has taken 
over the in te res ts  of the N ester L um 
ber Co. a t B araga. T he new com 
pany expects to  cut and clean up the 
land and will put on a full force h 
m en in the spring.

W e note by the rep o rt from  Es- 
canaba th a t during  1913 tw en ty -e igh t 
cases fo r divorce w ere s ta rted  in D el
ta  county. T h is certain ly  has Chippe
wa county beat a mile and we are 
very much pleased to  note th a t we 
are aw ay behind the tim es in th is 
respect.

A no ther big tim ber deal wras closed 
by the Je rry  M adden Shingle Co., 
a t R apids River, last week, w hen the 
com pany secured 4,000 acres of tim 
bered  land in D elta  and A lger coun
ties w hich wras owned by the* G arth 
L um ber Co. T h is will be good news 
for the people at Rapid River, as it 
will ensure the runn ing  of the mill for 
years to  come.

N. J. L aP ine, rep resen ta tive  for the 
C ornw ell Beef Co. on the G ladstone 
division, was in the Soo office S a t
urday, going over business in gen
eral.

T he w eary trave lers had a record 
b reaker of a n igh t a t St. Ignace, also 
the trave lers w ho w ere caught com 
ing over the S traits, last F riday  night, 
as the tra in  due to  leave St. Ignace 
in the evening did not leave until the 
next m orning, and it was one of those 
accidents w hich keeps the agent an
sw ering questions all n igh t and not 
being  able to  give any definite in for
m ation  as to  w hen the train  would 
leave. F o rty  passengers, m ostly  trav 
elers, w aited for the tra in  all night. 
T hey  could not go to  bed, as the tra in  
was expected along a t any time. I t  
was an evening long to  be rem em 
bered and is one of the first subjects 
th a t the com m ercial trave ler has 
been b rin g in g  up for the past few 
days when he w ants to  m ake an ex
cuse fo r his feeling out of so rts  and 
assuring  the  custom ers th a t it was 
no t on account of his being out the

n igh t before. I t  seem s th a t the en 
gine jum ped the track, w hich was the 
cause of the delay.

I t  is pleasing new s to  consum ers 
in general and business m en in p a r
ticular, th a t C ongressm an Buchanan 
has a bill w hich provides for the  re
moval of the tax on o leom argarine, 
both  colored and uncolored, and p en
alizes both  the seller of falsely la
beled oleo and the buyer w ho know 
ingly purchases it under a false label. 
Sooner or la te r the oleo tax  will be 
rem oved or, at least, m uch modified. 
It should be. T he law was passed at 
the dem and of the dairy sta tes  and 
is a tax  upon a wholesom e food. It 
is a direct tax  on the consum er. The 
serious fault w ith the oleo law as it 
stands is th a t it is intended and does 
favor one n a tu ra l p roduct at the ex
pense of ano ther. B u tte r is colored 
and much of it needs it in o rder to 
be a ttrac tive  to the eye. O leo col
ored in o rder to  render it a ttrac tive  
m ust pay a 10 cent tax. As both are

w holesom e products and both in large 
dem and the justice of the tax  does 
not seem  particu larly  evident. T he 
th ing  is to  p revent fraud. T he pure 
food law aim s to  do that, bu t it does 
not insist th at food in packages shall 
be dyed o r colored or changed or 
otherw ise distinguished to  the eye. It 
lays a penalty  for adu ltera tion . If 
the  penalty  is sufficiently severe, the 
adu lte ra tion  ceases w hen the law is 
enforced. T his plan should be ef
fective w ith oleo as w ith o ther articles 
of food. M illions of consum ers are 
in jured  by legislation  d irected against 
a clean, w holesom e substitu te  for bu t
te r  solely because b u tte r  producers 
p ro tes t against its com petition.

Jam es T hom pson, p ro p rie to r of the 
Rosedale cream ery, w as in the city 
on business th is week, negotia ting  
for the re-opening of the cream ery 
w ithin the nex t m on th  or two. He 
rep o rts  conditions very favorable 
th is year am ong the farm ers and ex
pects th is to  be the banner year for 
the cream ery. Mr. T hom pson  is a 
h ustler in th a t line and it is hoped 
th a t the farm ers will give him all 
the support due him.

W m . W elsh, who recently  a ttended  
the m eeting  of the U pper Peninsula 
g rangers, held in E scanaba, reported  
the m eeting  a b ig  success. He was a 
delegate from  Pom ona Grange.

Jo seph  W righ t, of G rand Rapids, 
arrived  in the  city last w eek to  ac
cept a position  at the Neebish.

Jo h n  A gnew, Sr., fa ther of Agnew 
Bros., bu tchers here, died M onday 
m orning. M uch sym pathy is ex tend
ed the  family by their num erous 
friends. * W . G. T apert.

Boom lets From  Bay City.
Bay City, Feb. 16.—F red  L. Van 

Tyle, having w ithdraw n from  the con
tes t for G rand Sent nel, a t the regu
lar m eeting of our Council last S a tu r
day evening, th» Secretary  was in
structed  to  notify all the councils in 
M ichigan th a t Past C ounselor W il
liam  T. Ballamy, a likeness of whom 
is p resen ted  herew ith, is the unani
m ous choice of Bay Council, No. 51 
and his name will be p resen ted  to  the 
Grand Counc 1 of M ichigan at its 
m eeting next June in Saginaw  for the 
office of Grand Sentinel. T om  is one 
of the best know n and m ost popular 
salesm en in N orthern  M ichigan te r
rito ry . He is not only popular with 
the U. C. T. as a fra te rn ity , but also 
w ith his custom ers. In point of se r
vice, he is a veteran , as he has been 
a traveling  salesm an about tw entv- 
iive years. lie  sold Jaxon  soap twelve 
years, and rem ained w ith the house 
th a t m anufactured  t l r s  soap until the 
business was discontinued. He now

T . B E L L A M Y .

rep resen ts the Saginaw  M illing Com
pany, of Saginaw , in whose employ 
lie has been several years. As a U. 
C. T. he has always been a booster 
and an enthusiastic  w orker in the in
terest of the order. D uring his term  
of office as Senior C ounselor he se
cured m ore applications for m em ber
ship than  any o th er m em ber and our 
Council had a phenom enal grow th.

F. O. Rockwell and w fe and J. K. 
FCudson and wife a ttended  a pa rty  in 
Saginaw  and report a very enjoyable 
evening. The Saginaw ians are royal 
en terta iners .

H. V. M urphy has severed his con
nection with the F airbanks Scale Co. 
and signed a con tract w ith the  T oledo 
Scale Co. , ,

T he sto rk  has b rough t a 12 pound 
boy to the hom e of W illiam  W orth . 
C ongratu lations, W ill.

Bay C ity 's B oard of E ducation  w ar 
;s still raging. T he reports of the 
engagem ent of last Friday reads like 
M exican w ar news, neither the Fed- 
erals nor the C onstitu tionalists scor
ing a decisive victory. Pub. Com.

T he Com m ercial Savings Bank of 
A lbion, has recently  increased its cap
ital by an issue of about $15,000 in 
new stock All the stock was sub
scribed for in the city and speedily 
taken up. T he Bank now has a capi
talization  am ply sufficient to  supply 
the business needs of the city.

W e dislike to  hear a m an who 
doesn’t know  one no te  from  an o th er 
a ttem p t to  sing his own praise.

W IL L IA M



M M I C H I G A N  T R A D E S M A N February 18, 1914

Michigan Board of Pharmacy. 
P re s id e n t—W ill E. Collins, Owosso. 
S e c re ta ry —E. T. Boden, B ay  C ity. 
T re a s u re r—E. E. F au lk n er, D elton. 
O th e r M em bers—Jo h n  J . C am pbell. 

P igeon ; C has. S'. Koon. M uskegon.
G rand  R ap id s  M eeting—N ovem ber 18. 

19 an d  20.
Michigan State Pharmaceutical Associa

tion.
P re s id e n t—1>. G. T.ook, Powell. 
V ice -P re s id en ts—E. E  M iller, T rav e rse  

C ity ; C. A. W eav er, D etro it.
S e c re ta ry —V on W  F u rn iss , N ashville. 
T reasu rer-—E d. V arnum , Jonesv ille . 
E xecu tive  C om m ittee—D. D. A lton. 

F rem o n t; Ed. W . A ustin , M idland; C. 
S. K oon, M uskegon; R. W . C ochrane. 
K alam azoo; J a m e s  R obinson, L an sin g ; 
G ra n t S tevens, D etro it.

Michigan Pharmaceutical T ravelers’ A s
sociation.

P re s id e n t—Geo. H . H alp in , D e tro it. 
S e c re ta ry -T re a s u re r—W . S. L aw ton ,

G rand  R apids. _______
Grand Rapids Drug Club. 

P re s id e n t—W m . C. K ireh g essn e r. 
V ic e -P re s id en t—E. D. De L a  M ater. 
S e c re ta ry  an d  T re a s u re r—W m . H . 

T ibbs.
E x ecu tiv e  C om m ittee—W m . Q uigley, 

C h airm an ; H e n ry  R iechel, T h ero n  F orbes.

Exclusive Agency Goods vs. Drug
gist’s Own Make.

T his is a m atte r w hich concerns 
and is no doubt of in te res t to  a good 
m any druggists, and before airing  my 
views I w ant to  say by way of in tro 
duction th a t not alone do I think 
th a t the “exclusive agency” proposi
tion falls sh o rt of nearly  every claim 
put forth  by its p rom oters, but that 
it is decidedly of g rea ter advantage, 
both  for m oral and pecuniary rea 
sons, for d ruggists to  put up as com 
plete a line as possible of p rep ara 
tions bearing  their own name.

D uring  the past six o r seven years 
a p-reat num ber of “exclusive agency” 
lines have been placed upon the m ar
ket, and an arm y of trained  “ live 
w ires” has been let loose to  beguile 
the poor unsuspecting  d rugg ists into 
signing a w onderfully construed  con
trac t. under which he perm its the 
m anufactu rer to  send him a carload 
of a ttrac tive  cartons. T hese he 
places upon his shelves as a perm a
nent decoration. T h ere  is no dem and 
for the goods, the d ruggist doesn’t 
know a th in g  about them  or about 
th e ir con ten ts, and som etim es their 
very presence is fo rgo tten . Every 
once in a while he receives a copy 
of the m an u factu rer’s “boost jo u r
n a l;” then  he is filled with the nec
essary  spirit (n o t spir. frum en t). 
and he em erges w ith new energy. 
W hen he reads how the Dopem  D rug 
Com pany of Slow Tow n, A laska, sold 
fifteen g ross of the “ E xclusive” m os
quito bite rem edy on C hristm as day, 
he becom es real en thusiastic; the 
“ E xclusive” stock is resurrec ted  and 
ham m ered aw ay at for a while, but 
p re tty  soon he decides th a t the re 
sults do not w arran t the ex tra  
am ount of labor which he im poses 
upon him self and all his pent-up en
ergy soon dwindles.

It seems to  me th a t the average 
d ruggist is m aking a big m istake in 
allow ing a line he know s little  or 
no th ing  about to  p redom inate  over 
bis own goods; to  m y m ind it is c lear
ly a step in the w rong  direction. P e r
haps it is not too  p e rtin en t to  ask 
w hat the s ta tus of the d rugg ist would 
be in case the  m anufacturer decided 
to d iscontinue h is line, or perhaps 
sell it o u trig h t to  one of the chains 
of s to res; w hat would then become 
of all the dem and the d ruggist has 
created  for these goods? All the 
labor and tim e he has spent is p rac
tically lost, and he will have to  be
gin all over again, tak ing tu rn s in 
ro asting  the line he fo rm erly  featured 
and endeavoring  to  push an o th e r line. 
Of course, you say, this is out of the 
sphere of possibility , but you forget 
an event of only recen t occurrence, 
w hen a well know n candy house, 
w hose p roducts have been handled 
by one of the large  chains of drug 
s to res exclusively, passed in to  the  
hands of the trad itiona l foe of these 
stores, w ith the resu lt th a t they  w ere 
no longer able to  buy the goods, and 
those of their custom ers to  whom  
the candies had appealed w ere 
obliged to  go in to  the o th er m an 's 
sto re  to purchase th e ir w ants. All 
the  m oney spen t for advertis ing  and 
bringing the candies to  the a tten tio n  
of the  public, all the  years of labor 
and acres of space devoted to  dis
plays, w ere p ractically  lost. H|ad th is 
firm instead been building up a candy 
business of its own, and under its 
own name, w ho know s but th a t by 
th is tim e their trad e  in these goods 
m ight have assum ed gigantic  p ro p o r
tions.

T he re ta il druggist, m ore now than 
ever, is face to face w ith the condi
tion which causes him to  rely upon 
his personality  and individuality for 
success, and these cannot be enhanced 
by pushing ano ther m an’s goods. 
W h at satisfaction  is it for an in te lli
gen t person to  be told when show n a 
rem edy for a cough, “ I know  th is is 
good, because Jones, the m anufac
tu rer, w ro te  me so, his agen t said 
so, too ; besides it tells you so on 
the label. See fo r yourself.” T here  
is no m ore reason why the custom er, 
from  his po in t of view, should p refer 
Jo n e s’ to  any of the  o th er advertised 
nostrum s w hose sale you are  endeav
oring  to  avoid. H ow  different if 
you will hand ou t a neatly  go tten-up  
bottle  con tain ing  a m ix tu re  of your 
own, ‘and say: “Mr. Sm ith, th is is 
som eth ing  we m ake ourselves; we 
know and te s t every ingred ien t en 
te rin g  it, and you have the sa tisfac
tion  of know ing th a t it is the best 
th a t can be produced.”

In  m aking  these  p rep ara tio n s it is 
well fo r d rugg ists to  rem em ber th a t 
quality  is param oun t to  every th ing  
else. D o n 't consider how cheap you 
can m ake them , but how good. A 
w ord of caution is also needed in 
regards to  coal ta r  derivatives in 
the m aking of headache pow ders. A 
good idea would be to  try  and elim 
inate these harm ful substances a lto 
gether, and then  if you will lay stress 
upon th is fact in your advertis ing  I 
see no reason w hy you should not be 
able to  build up a big- sale on such a 
p reparation .

T he “exclusive agency" line claims 
fo r itself a g re a te r  variety , bu t this 
is n e ither necessary  nor desirable. 
H ave as larg e  a varie ty  as your p a r
ticu lar trade  w arran ts, and m ake up 
your m ind to  push them  at every op
portun ity . Do no t be afraid to  use 
the  le tte r  I too  freely. T ry  an 1 
m ake people believe th a t you are “ it,” 
and th a t your name on a package 
co rresponds to  the w ell-know n m ark 
on silver. T he claim  which the “ex
clusive line” m anufacture  often puts 
fo rth , th a t p rep ara tio n s pu t out by 
drugg ists them selves lack uniform ity, 
does not hold fire. If  it w ere true, 
it would be a sad com m entary  upon 
the pharm aceutical skill of our b re th 
ren. F o rtu n a te ly  for us, and for the 
public, d rugg ists are still capable of 
com pounding sim ple p repara tions, to 
say the least.

A nother m yth which these houses 
put fo rth  is the g rea t advertis ing  ad
van tages which they are prepared  to 
offer. I have ye t to  see the sto re  
w here a m ixed w indow  display of 
such rem edies has b ro u g h t about any 
appreciable increase in their sales. If, 
as they claim, in the larger cities 
the constan tly  sh ifting  population  is 
a favorable facto r for the sale of 
their goods, then  w here on earth  is 
the dem and? Surely the people m ov
ing into our section  have had these 
goods sold to  them  at one tim e or 
other.

Sum m ing up, I w ant to  say th at 
from  an unbiased standpo in t d rug 
g ists are extrem ely  foolish in fea tu r
ing and push ing  the sales of an o th er 
m an’s goods w hen they can ju s t as 
well push their own. Some th ings 
1 will adm it a d rugg ist is com pelled 
to  buy (m alted  milk, m ilk of m ag
nesia, etc.) o r o thers, such as syrup 
of hypophosphates, etc. I t  is advis
able to  have them  m ade up into 
la rg e r quan tities w ith  b uyers’ im
prin t, but on the w hole I am certain  
th a t d rugg ists would be a g rea t deal 
b e tte r  off if they w ere to  sell goods 
of their own, o r bearing  a t least their 
name, than  those  advertis ing  the 
name of the o th er fellow.

N athan  W inter.

Illuminated Ink for Show Cards.
H oney .....................................  1 dram
Alcohol ...................................  1 dram
M ucilage .................................  1 ounce
W ate r ...................................... 8 ounces
B r o n z e ...................................... 1 ounce
Rub the honey, a lcohol and m uci

lage to g e th e r in a m ortar, then  add 
the w ater. T o  be shaken before using.

I t  m ay be w o rth  while to  be afraid 
of your friends, bu t never fear your 
enem ies.

The Old and the N ew  W ay.
Times have changed! In  form er 

years, the small corner druggist possess
ed the high esteem, in fact, the confi
dence of the entire neighborhood and 
was looked upon as the general advisor 
in little everyday ills. He knew father, 
mother and the children by name, and 
it was an ordinary occurrence for him 
to be the druggist during several gen
erations. H e was the true family drug
gist. In cases of sickness, he was en
trusted with the filling of the doctor’s 
prescription, and there was never a 
question as to substitution. The phar
macist in return for this confidence took 
special interest in the welfare and pro
tection of his customers. H e advised 
them what to do for “sprains and pains,” 
and, of course, directed them to the 
physician when this was necessary. This 
corner druggist in dispensing physicians’ 
prescriptions, would repeat the direc
tions how to use or to take the medicine 
to the patient, or to the messenger. He 
would furtherm ore call special attention 
if the medicine required to be shaken. 
In cases of strong or poisonous medi
cines, he would also warn the patient, 
would inform  him of the poisonous na
ture, and tell him to keep the poisonous 
m edicine o r the one fo r ex ternal use 
separate  from  the in te rnal m edicine, 
etc., etc.

The pharmacist was well aware that 
these words of caution and warning 
made a deep psychological impression 
upon patien ts , which had a m uch 
better effect than a “shake well,” or 
“external use,” or “poison” label. Those 
were the good old days when personality 
counted, when the pharmaceutical pro
fession was respected and honored.

But how about to-day? W e have the 
large stores, the so-called department 
drug stores, without any individuality 
and perhaps with a new manager every 
few months or even weeks. The modus 
operandi has certainly changed! A 
prescription is handed to a clerk. The 
customer is given a check and in due 
tim e receives the m edicine co rresp o n d 
ing to the check, from another clerk. 
No questions are asked, no name is 
given, no directions are read, and no 
words of caution are mentioned. I t is 
an entirely mercantile transaction with
out professionalism, without personality 
or individuality.

W hen a customer buys a poisonous 
article, he is not informed as to the 
poisonous nature or the danger, and he 
is not told to keep such medicine in a 
separate or even in a locked place. Just 
think of i t ! Poisons are being sold 
in an automatic m an n er! This, in the 
mind of the editor, is somewhat respons
ible for the careless way in which the 
laity keeps poisons, and this, fu rther
more accounts for the accidents when 
bichloride tablets have been taken in
stead of headache tablets.

Proof Positive.
L ittle  Ada came in to  her m o th er 

from her play, and asked:
“H ave gooseberries any legs, m o th 

er?”
“W hy, no, dear,” replied the m o th 

er, “of course not. W hy do you ask?”
Ada looked solem n as she raised 

her face to  her m o th e r’s.
“W hy then, m o ther,” she said, 

“I ’ve been eatin ’ ca terp illa rs!”
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W HOLESALE DRUG PRICE CURRENT
A cids

A cetic  ................. . 6 ® 8
B oric  ................... 10 ® 15

17 @ 22
C itric  ................. 60 @ 67
M u ria tic  ............. . 1%@ 5
N itr ic  ...................,. 5%@ 10
O xalic ................. . 13 @ 16
S u lphuric  ........... . 1%® 5
T a r t a r i c ............. . 38 @ 45

A m m onia
W ate r , 26 deg. . .  6%@ 10
W ate r , 18 deg. . .  4%@ 8
W a te r  14 deg. . . .  3%@ 6
C arb o n ate  ......... . 13 @ 16
C hloride ............. 12 @ 15

B alsam s
C o p a i b a ............. 75® 1 00
F ir (C an ad a ) . . 1 75@2 00
F ir  (O regon) . . . .  40® 50
P eru  25@2 50
Tolu . . . ............... 1 00@1 25

B erries
C ubeb .. ................. 65® 75
Fish  ----- ................. 15® 20
Ju n ip e r .....................  7® 10
P rlck ley A sh . .  • ® 50

B arks
C assia  (o rd in a ry ) 25 
C assia  (S aigon ) 65® 75
E lm  (pow d. 25c) 25® 30
S a s sa fra s  (pow . 30c) @ 25
Soap C u t (pow d.

2 5 c ....................... 15 @ 20

E x tra c ts
L icorice .................  24(g) 28
L icorice  pow dered  25® 30

F low ers
A rn ica  ...................  18® 25
C ham om ile  (G er.) 25® 35
C ham om ile  (R om .) 40® 50

C ubebs ........................ @4 50
E rlg e ro n  ...... @2 50
E u c a ly p tu s  ......... 75® 85
H em lock, p u re  . .  @1 00
J u n ip e r  B errie s  . .  @1 25
J u n ip e r  W ood . .  40® 50
L ard , e x tra  ......... 85® 1 00
L ard , No. 1 ----- 75® 90
L av e n ’r  F lo w ers  4 50@5 00 
L avender. G arden  85®1 00 
L em on ...............  4 25@4 50
Linseed, boiled, bbl. @ -i>
L niseed , bid. le ss  55@ 60
L inseed , raw , bb ls  @ 51
L inseed , raw , le ss  54® 59
M u sta rd , tru e  . .4  50@6 00 
M ustard , a r t if l’l 2 75@3 00
N eatsfo o t ..............  80® 85
Olive, p u re  ......... 2 50®3 50
Olive. M alaga,

yellow  ......... 1 30@1 50
Olive. M alaga,

g reen  ......... 1 30@1 50
O range, sw ee t . .4  75@5 00 
O rganum , p u re  1 25®1 50 
O riganum , com ’l 50® 75
P en n y ro y a l . . . . .  2 25®2 50 
P ep p e rm in t . . . .  4 50@4 75 
Rose, pu re  . . .  16 09®18 00 
R osem ary  F low ers  90@1 00 
Sandalw od, E. I. 6. 25®6 50
S a ssa fra s , tru e 80® 90
S a ssa fra s , a r t if l’l 45® 50
S p ea rm in t ........... 5 50@6 00
Sperm  ................. 90©1 00
T an sy  ................... 5 00®5 50
T a r, U S P  ........... 30® 40
T u rp en tin e , bbs. @ 58
T u rp e n t in e , ' less 63 @ 70
W in te rg reen . tru e @5 00
W in te rg reen , sw eet

b irch  ........... 2 00@2 25
W in te rg reen , a r t ’l 50® 60
W orm seed  ...........3 50@4 00
W orm w ood . . . .  6 00@6 50

P o ta ssiu m
B icarb o n ate  . . . . 15® 18
B ich ro m ate  . . . . 13® 16
B rom ide ............... 45® &Ô
C arb o n ate  ......... 12® 15
C hlorate , x ta l and

pow dered  . . . 12® 16
C hlo ra te , g ra n u la r 16@ 20
C yanide ................. 30® 40
Iodide .....................3 20®3 40
P e rm a n g a n a te  . . 15(5) 30
P ru ss ia te  yellow 30® 35
P ru ss ia te , red  .. 50@ 60
S u lp h a te  ............... 15® 20

Gums Roots
A cacia, 1st ...........  40® 50
A cacia, 2nd ........... 35® 40
A cacia, 3d ............... 30® 35
A caccia, S o r ts  . . . .  @ 20
A cacia  P o w d ered  35® 40
Aloes (B arb . P ow ) 22® 25 
A loes (C ape P ow ) 20® 25
Aloes (Soc. P ow d .) 40® 50
A sa fo e tid a  ...........  @ 50
A safoe tida , Pow d.

P u r e .................  @ 75
U. S. P . Pow d. @1 00

C am phor ...............  55® 60
G ua iac  ...................  35® 40
G uaiac , P o w d ered  60® 60
K ino .........................  ® 40
Kino, P o w d ered  . .  @ 4 5
M y rrh  .......................  @ 40
M yrrh , P o w d ered  . @ 50
O pium  ...............  7 25@7 50
O pium , Pow d. . .  8 75@8 95 
O pium , G ran . . .  8 90@9 10
S hellac  .................  28® 35
Shellac, B leached  30® 35
T ra g a c a n th  N o. 1 1  40® 1 50 
T ra g a c a n th , Pow  76® 85
T u rp en tin e  ........... 10® 15

L eaves
B uchu  ...................  1 85@2 00
B uchu, Pow d. . .  2 00@2 26
Sage, bu lk  ...........  18® 25
Sage, % s L oose . 20® 25 
Sage, P o w d e re d .. 26® 30
S enna , A l e x ...........45® 50
S enna, T ln n ...........  15® 20
Senna , T inn , Pow . 20® 25 
U v a  U rsi ..................10® 16

Oils
A lm onds, B itte r ,

t ru e  ...............  6 00® 6 50
A lm ond, B itte r ,

a r t i f i c i a l ...........  @1 00
A lm onds, Sw eet,

t r u e  ...............  90@l 00
A lm ond, &weet,

Im ita tio n  . . . .  40® 50
A m ber, c ru d e  . . .  25® 30 
A m ber, rec tified  . 40® 50
A nise  ...................  2 25 @2 50
B e r g a m o n t ......... 7 60®8 00
C a jep u t .................  75® 85
C ass ia  ...............  1 60@1 75
C as to r, bbls. an d

c a n s  ...........  12%@ 15
C ed ar L e a f ........... @ 85
C itro n e lla  ...........  @ 7t>
C lo v e * .................... 1 60®1 75
C ocoanut . . . . . . .  20® 25
Cod L i v e r ...........  1 25@1 50
C otton  S eed  . . . . 8 0 0 1  00
C ro ton  ...................  ©1 00

A lk an et ................. 15® 20
Blood, pow dered 20® 25
C alam us ............... 35® 40
E lecam pane , pwd. 15® 20
G en tian , powd. . .  12® 16
G inger, A frican ,

pow dered . .  15® 20
G inger, J a m a ic a  22® 25 
G inger, Jam a ic a ,

pow dered  . . . .  22® 28 
G oldenseal pow . 7 00@7 50 
ipecac , powd. . .  2 75®3 00
L icorice  ...............  14® 16
Licorice, powd. 12® 15
O rris, pow dered  26@ 30
Poke, pow dered  20® 25
R h u b arb  ........... 75® 1 00
R hubarb , powd. 75®1 25 
R osin w eed, powd. 25® 30
S a rsap a rilla , H ond.

g ro u n d  ...........  @ 50
S a rsa p a r illa  M exican ,

g ro u n d  ........... 25® 30
Squills ...................  20® 35
S'quills, pow dered  40® 60
T um eric , powd. 12® 15
V alerian , powd. 25® 30

Seeds
A nise ...................
A nise, pow dered
B ird, Is  .................
C an a ry  ...................
C araw ay  ...............
C ardam on  .........
C elery  ...................
C o riander .............
D ill .........................
F ennell ...................
F la x  .......................
F lax , g ro u n d  . . . .  
F o en u g reek , pow.
H em p .........................
L obelia  ...................
M u sta rd , yellow  
M u sta rd , b lack  . 
M u sta rd , powd.
P oppy  ...................
Quince* ...............
R ap e  .....................
S abad illa  ...............
S abad llla , powd.
Sunflow er ...........
W orm  A m erican  
W orm  L e v a n t . .

15® 20
22® 25
8® 10 

. 9® 12
12® 18 

1 75®2 00 
30© 35 
12® 18 
25® 30 

@ 30 
4® 8
4® 8
6®  10 
5® 7

@ 50
9@ 12
9® 12

20® 25
15® 20
75®1

25®

00
10
30

35® 45
6® 8

15® 20
50@ 60

T in c tu re s
A conite  ................. ® 75
Aloes ....................... @ 66
A rn ica  ................... @ 60
A safo e tid a  ........... @1 00
B elladonna  ........... @ 60
B enzoin  .................
B enzoin Com pound
B uchu  ...................
C an th a rad le s  . .  .
C apsicum  .............
C ardam on  ...........

® 90 
©  90 
©1 00 
©1 00 
®  90 
@1 20

C ardam on , Comp. @ 80
C atechu  ................. ® 60
C inchona  ............... ©1 06
C olchicum  ............. © <0
Cubebs . . . . . . . . . © 1 30

D ig ita lis  ................. @ 60
G en tian  ................. @ 60
G inger ................... © 95
G uaiac  ................... @1 05
G uaiac  A m m o n ... 80
Iodine ..................... @1 25
Iodine, Colorless @1 25
Ipecac  ..................... @ 75
Iron, clo................... @ 60
K ino ....................... @ 80
M vrrh  ..................... @1 05
N ux V om ica . . . . ® 70
O pium  ..................... @2 00
O pium  C am ph. . . @ 65
Opium , D eodorz 'd ®2 25
R h u b arb  ................. ® 70

P a in ts
L ead, red  d ry 7 @ 8
L ead , w h ite  d ry 7 @■ 8
L ead, w h ite  oil 7 @ 8
O chre, yellow  bbl. 1 ® 1%
O chre, yellow less 2 @ 5
P u tty  ....................... 2 %® 5
Red V enetian  bbl. 1 @ 1 %
Red V en e t’n, less 2 ® 5
S haker, P rep a re d  1. 40@1 50
V erm illion, Eng. 90@1 00
V erm illion, A m er. 15@ 20
W hiting , bbl. .. 1® 1 V„
W h itin g  ................... . 2® 5

Insecticides
A rsen ic  ................... 6® 10
Blue V itrol. bbl. @ 6% 
Blue V itro l less  7® 10
B ordeaux  M ix P s t  8® 15
H ellebore. W h ite

p o w d e r e d ___  15® 20
Insect P ow der . .  20® 35
Lead A rsen a te  . .  8® 16
Lim e & S u lphu r

Solution, gal. 15® 25
P a ris  G reen  . . .  15% ®  30

M iscellaneous
A cetana lid  ........... 30® 35
Alum .......................  3® 5
Alum, pow dered  and

g round  ........... 5@ 7
B ism uth , S u b n i

t r a te  ............. 2 10@2 25
B orax  x ta l or

pow dered . . .  6® 12
C a n tn a ra d e s  po. 2 50@2 75
Calom el ...............  1 20@1 30
C apsicum  .............  20® 25
C arm ine  ...............  @3 50
C assia  B uds ___  @ 40
Cloves .................  30® 35
C halk  P rep a re d  . .  6® 8%
C halk P rec ip ita te d  7® 10
C hloroform  ......... 38® 48
C hloral H y d ra te  1 00@1 16
C ocaine ........... 4 10®4 40
Cocoa B u tte r  . . . .  50® 60
Corks, lis t, less 70%
C opperas, bb ls...............@
C opperas, less  . . .  2® 6
C opperas, Pow d. 4® 6
C orrosive Sublm . 1 05@1 10 
C ream  T a r t a r  . . .  30® 36
C u ttlebone  ...........  25(g)
D ex trin e  ...............  7® 10
D over's  P o w d e r 2 00@2 25 
E m ery , all Nos. 6® 10
E m ery , pow dered  5® 8
E psom  S alts , bbls @ 1% 
E psom  S a lts , less  2%@ ¡>
E rg o t ...................  1 50® 1 7t)
E rg o t, pow dered  1 80@2 00
F lak e  W h ite  ......... 12® 15
F o rm aldehyde  lb. 10® 15
G am bier ............... 6® 10
G elatine  ................. 35® 45
G lassw are, full cases  80% 
G lassw are, less 70 & 10% 
G lauber Sh its  bbl. ® J 
G lauber S a lts  less 2® 5
Glue, brow n . . . .  11® 15
Glue, b row n g rd  10® 15
Glue, w h ite  ......... 15® 25
Glue, w h ite  g rd  15® 20
G lycerine ........... 23%@ SO
H ops .......................  5u@ 80
Ind igo  ...................  85® 1 00
Iod ine ......................4 35®4 60
Iodoform  ................6 40®5 60
L ead A ceta te  ___  12® 18
L ycopdium  ......... 55® 65
M ace .......................  80® 90
M ace, pow dered  90® 1 00
M entho l ...........  4 50@5 00
M ercury  ......................75® 85
M orphine a ll b rd  5 05®5 30 
N ux  V om ica . . . .  @ 10
N ux V om ica pow  @ 15
P epper, b lack  pow  20® 25 
P epper, w h ite  . .  30® 35 
P itch , B urgundy  10® 15
Q uassia  ................. 10® 16
Q uinine, a ll b rd s  ..25® 36%  
R ochelle S a lts  . . .  33® 80
S acch arin e  ......... 1 50@1 75
S a lt P e te r  ........... 7%@ 12
Seid litz  M ix tu re  . .  20® 25
Soap, g reen  . . . .  15® 20
Soap, m o tt c as tile  10® 15 
Soap, w h ite  cas tile

case  ............... @6 25
Soap, w h ite  cas tile

less, p e r  b a r  @ 68
Soda A sh . .  ........... 1% ® 6
Soda B ic a rb o n a te  1% ® 5
Soda, Sal ...............  1® 4
S p ir its  C am phor . .  ©  76
S u lp h u r roll . . . .  3%@ 6
S u lp h u r Subl..........3%@ 6
T a m a rin d s  ........... 10® 15
T a r t a r  E m etic  . .  40® 60 
T u rp en tin e  V enice 40® 50
V anilla  E x t. p u re  1 00@1 60
W itc h  H aze l ___  66®1 00
Zinc S u lp h a te  . . .  7©  10

Our Home—Corner Oakes and Commerce

To our C ustom ers for 1914: The year 1913 is now a m atte r of history. 
We have bidden adieu w ith  th an k s  for all th e  good things which were 
brought to  our custom ers and ourselves. We have made arrangem ents for a 
larger, more com prehensive and more successful business for the year 1914. 
There will be no changes in our trave ling  force and our sundry men, Mr. W. 
B. Dudley and Mr. Fred L. Raymond, will call upon you in the near fu ture 
in the in terest especially of druggists' sundries, stationery, hooks, sporting 
goods, etc. Please reserve your orders for them  which when received by us 
w ill have our prom pt and careful a tten tion .

G rand R apids. HAZELTINE & PERKINS DRUG CO.

FOOTE & JEMKS’ COLEMAN’S « b r a n d )

T erpeneless L e i T I O n  R l l d  High Class V a i l U l a
Insist on getting Coleman’s Extracts from your jobbing grocer, or mail order direct to

FO O TE & JE N E S , Jackson. Mich.

“AMERICAN BEAUTY” Display Case No. 412—one 
jl\  of more than one hundred models of Show Case, 
Shelving and Display Fixtures designed by the Grand 
Rapids Show Case Company for displaying all kinds
o f  goods, and adopted by the m ost progressive stores o f Am erica. 

G R A N D  RA PIDS SH O W  CA SE CO., Grand Rapids, M ichigan
T h e  Largest Show  Case and Store Equipm ent Plant in the  W orld 

Show  Rooms and Factories: N ew  Y ork, G rand Rapids. C hicago, Boston, Portland

Four Kinds of Coupon Books
are manufactured by as and all sold on the same 
basis, irrespective of size, shape or denomination.
Free samples on application.

TRADESMAN COMPANY, Grand Rapids, Mich.
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GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six  hours of mailing, 

and are intended to be correct at time of going to press. Prices, however, are 
liable to change at any time, and country merchants will have their orders filled 
at market prices at date of purchase.

A D V A N C E D D E C L IN E D

Golden Horn Flour Lake Herring

Index to M arkets L 2
By Columns

A m m onia ..........
Axle G rease  . . .

a
B aked B ean s  ..  
B ath  B rick  . . . . .
B lu in g .................
B re ak fa s t Food
B room s ...............
B rushes  ..............
B u tte r  Color . . .

Col.

C a n d le s ........................... 1
C anned Goods ............. . .  1-2
C arbon Oils ................. 2
C atsu p  ........................... 2
C heese ............................. 3
C hew ing Gum  ........... 3
C hicory  ......................... 3
C hocolate  ..................... 3
C lotnes L ines ............. 3
Cocoa ............................. 3
C ocoanut ..................... 3
Coffee ............................. 3
C onfections ................. 4
C racked W h ea t .........
C rack ers  ....................... . 5. 6
C ream  T a r t a r  ........... 6

D
D ried F ru its  .............. 6

F
F a rn iaceo u s  Goods ..
F ish in g  T ack le  .......... 6
F lavo ring  E x tra c ts  . 7
F lour an d  F e e d .......... . . .  7
F ru it J a r s  ................... 7

G
G elatine ....................... 7
G rain B ag s ................. 7

H
H e rb s  ........................... 7
H ides a n d  P e l t s ........ 8
H orse  R ad ish  ........... t

J
Je lly  ............................. 8
Je lly  G lasses ............. 8

M
M acaron i ................... 8
M apleine ....................... 8
M eats, C anned  ......... 9
M ince M ea t ............... 8
M olasses ....................... . . .  8
M u sta rd  ....................... 8

N
N u ts  ............................. 4

O
O lives ............................. 8

P
Pickles .........................
P ipes .................................... I
P lay in g  C a r d s .................  8
Potash  
Provisions

R ice ......................................
Rolled O ats .....................

8
Salad D r e s s in g ...............
Saleratus .........................
Sal Soda ...........................
Salt ....................................
Salt F ish ...........................
Seeds .................................
Shoe B lacking ...............
Snuff ...........................
Soap ....................................
Soda ....................................
Spices .................................
Starch ...............................
Syrups ...............................

T
Table Sau ces .................

eeeeeeeeeeeeeeeeeee
T o b a c c o .................  11, IS.
T w ine ..................................

V inegar
W

W1 eking .................
W oodenware . . . .  
W rapping Paper

T east Cake

IS

14

AMMONIA
Dus:.

12 oz. ovals 2 doz. box 75 
A X LE G R EA SE 

F raze r 's .
lib . wood boxes, 4 doz. 3 00 
lit), tin  boxes, 3 doz. 2 35 
3% lb. tin  boxes, 2 doz. 4 25 
101b. pails, p e r doz. ..6  00 
15Tb. pails, p e r doz. . .7  20 
25Tb. pails, p e r doz. ..12  00 

BAKED BEA N S
No. 1, p e r doz.......... 45ca) 90
No. 2, pe r doz...........75@1 4 i
No. 3. p e r doz. . ..85@1 75 

BATH BRICK 
E nglish  .........................  95

BLUING
Jen n in g s ’.

C ondensed P ea rl B luing 
Sm all C P  B luing, doz. 45 
L arge  C P  B luing, doz. 75

B R E A K FA ST  FOODS
A petizo. B iscu its  ......... 3 00
B ear Food, P e tt i jo h n s  1 95 
C racked  W h ea t, 24-2 2 50
C ream  of W h ea t, 36-2 4 50 
C ream  of Rye, 24-2 ..  3 00 
P o s ts  T o astie s , T.

No. 2  2 80
P o s ts  T o as tie s , T .

No. 3 ...........................  2 80
F arin o se , 24-2 ............. 2 70
G rape  N u ts  ................. 2 70
G rape S u g a r F lak es  . .  2 50 
S u g a r C orn F lak es  . .  2 50 
H ard y  W h ea t Food . .  2 25 
P o s tm a ’s D u tch  Cook 2 75
H olland R u sk  ...............  3 00
K ellogg 's T o asted  R ice

B iscu it .......................  3 30
K ellogg’s  T o as ted  R ice

F lak es  .........................  2 80
K ellogg’s T o as ted  W h ea t

B iscu it .......................  3 30
K elogg’s K ru m b les  . .  .3 30 
K rin k le  C orn F lak e  . .  1 75 
M ap l-W h ea t F lakes.

2 doz...............................  2 70
M ap l-W h ea t F lakes.

3 doz.............................. 2 80
M apl-C orn  F lak es  . . .  2 80 
M inn. W h e a t C ereal 3 75
A lg ra in  Food ...............  4 25
R alsto n  W h e a t Food 4 50 
R alsto n  W h t Food 10c 1 45 
Saxon W h e a t Food . .  2 6C 
S hred  W h ea t B iscu it 3 60
T riscu it, 18 ................... 1 £0
P illsb u ry ’s B es t C er 'l 4 25 
P o s t  T a v e rn  Special . .  2 80 
Q u ak er Puffed  R ice . .4  25 
Q u ak er Puffed  W h ea t 2 85 
Q u ak er B rk fs t B iscu it 1 90 
Q u ak er C om  F lak es  . .  1 75 
V icto r Corn F lak es  . . . 2  20 
W ash in g to n  C risps . . .1  85
W h ea t H e a r ts  ................1 90
W h ea ten a  .....................  4 50
E v ap o r’d S u g a r C orn 90

BROOMS
F an cy  P a r lo r  ,25 Tb. 4 25 
P a rlo r , 5 S tr in g , 25 Tb. 4 00 
S ta n d a rd  P a r lo r  23 Tb. 3 50
Com m on, 23 Tb............... 3 25
Special, 23 Tb................2 75
W areh o u se , 33 Tb...........4 25
C om m on W h isk  .............1 00
F a n c y  W h isk  ................. 1 26

B R U SH E S
Scrub

Stolid B ack , 8 in ..................75
Solid B ack, 11 in ................. 95
P o in ted  E n d s  ...................  85

Stove
No. 3 .................................  90
No. 2 ................................. 1 25
No. 1 ................................. 1 75

Shoe
No. 8 .................................  1 00
No. 7 ................................ 1.30
No. 4 ................................. 1 70
No. 3 ................................... 1 90

B U T T E R  COLOR 
D andelion , 25c size  ..2  00 

C A N D L ES
P araffine, €s ...................  7%
P araffine, 12s ............... 8
W lck lng  ........................... 20

C A N N E D  GOODS 
A pples

3 Tb. S ta n d a rd s  . .  @ 9 0
G allon ................. 3 00@3 10

B lack b erries
2 lb ........................  1 5001  90
S ta n d a rd  g a llons  @6 00

Beans
B aked ...................  85@1 30
Red K idney . . . .  85 @ 96
S tr in g  .....................  70@1 16
W ax .......................  75 @1 25

Blueberries
S ta n d a rd  .......................  1 80
Gallon .............................  7 25

Clams
L ittle  N eck, l ib . . .  @1 00
L ittle  N eck, 2Tb. . .  @1 50

Clam Bouillon
B u rn h am ’s  H  p t ............ 2 25
B u rn h am ’s  p ts ...............3 75
B u rn h am 's  q ts ............... 7 50

Corn
F a ir  .......................  65@ 70
Good .....................  90 @1 00
F ancy  .....................  '  ‘

French Peas 
M onbadon (N a tu ra l)

p e r doz......................
Gooseberries

No. 2, F a ir  ........
No. 2, F an cy  .........

Hom iny

H lb-
h  ib.

Lobster

Mackerel

C H E E S E
A cm e .....................
B loom ingdale  . . .  @19
C arson  C ity  . .  @19
H o p k in s  .............
B rick  ...................
Leiden  .................
L im b u rg e r . . . .
P in eap p le  ...........
E dam  .................
Sap Sago ...........
Sw iss, dom estic

@19

@19 
@18 
@15 
@18 

40 @60
@85 
@18 
(a) 20

C H E W IN G  GUM 
A dam s B lack  J a c k  . . . .  55
A dam s S ap p o ta  ............. 55
B eem an’s P epsin  ........... 55
B eech n u t .........................  60
C hiclets ...........................  1 25
Colgan V iolet C hips . .  60
C olgan M int C hips . . . .  60
D en ty n e  .........................  1 10
F lag  S pruce  ................... 55
Ju icy  F ru i t  .....................  55
Red R obin .....................  55
S'en Sen (J a rs  80 pkgs,

$2.20) ................................ 55
S p ea rm in t, W rig ley s  60 
S p ea rm in t, 5 box ja r s  3 00 
S p ea rm in t, 3 box ja r s  1 80
T ru n k  S pruce  .................  55
Y ucatan  .............................  55
Zeno .................................. 60

CHICORY
B ulk  .................................. 5
Red .................................... 7
E ag le  .............................  6
F ra n c k 's  .........................  7
S ch eu er 's  .....................  6
Red S ta n d a rd s  ........... 1 60
W h ite  ...............................  1 60

CH O CO LA TE 
W alte r  B ak er & Co.E>1 30 G e rm an ’s  S w eet ........ 22

P rem iu m  ........................... 32
C araca s  ........................... 28

.1 75 W alte r M. Low ney Co.
P rem iu m , H s ............... 29

.1 50 P rem ium , H s  ................. 29

.2 35 C L O T H E S  L IN E
P er doz.

85 No. 40 T w isted  C otton 95
No. 50 T w isted  C otton 1 30
No. 60 T w isted  C otton 1 70OU No. 80 T w is ted  C otton 2 00
No. 50 B ra ided  C otton 1 00
No. 60 B raided- C otton 1 2b

.1 80 No. 60 B raided  C otton 1 85

.2 80 No. 80 B ra ided  C otton 2 25
.1 60 No. 50 Sash  C ord ____ 1 75
.2 75 No. GO S ash  Cord . . . . .2 00
.1 50 No. 60 J u te  ................. 90
.2 80 No. 72 J u te  ................... .1 00

@ 15
@ 14 
@ 25

.@ 95
■ @1 76

M ushroom s
H o te ls  .....................
B u tto n s , H s  .........
B u tto n s , Is  ...........

O y sters
Cove, l i b ....................
Cove, '21b....................

P lum s
P lu m s .................  90@1 35

P e a rs  in Syrup  
No. 3 cans, p e r doz. . .1  50 

P eas
M a r r o w f a t ........... 90 @1 00
E a rly  J u n e  . . . .  1 10@1 25
E a rly  J u n e  s iftd  l  45@1 65 

P each es
P ie  .........................  1 00@1 25
No. 10 s ize  can  pie @3 25 

P ineapp le
G ra ted  .................  1 75@2 10
Sliced ................... 95@2 60

P um pk in
F a ir  .............................  80
Good .............................  90
F an cy  .........................  1 00
G allon ...........................  2 40

R asp b errie s
S ta n d a rd  ...............  @

Salm on
W arren s, 1 Tb. T a ll . .2  30 
W arren s , 1 1L. F la t . .2  40 
R ed A la sk a  . . . . 1  65@1 60 
Med R ed A la sk a  1 15@1 80
P in k  A laska  ........... <y> 90

S ard ines
D om estic  H s  ...............3 50
D om estic  >4 M u sta rd  3 25 
D om estic, H  M u sta rd  2 76
F ren ch , H s ...............  7@14
F ren c h  H a ....................13@28

S a u r  K ra u t
No. 3, c an s  ...................  90
No. 10, c an s  ..................2 40

S hrim ps
D unbar, 1st doz................1 30
D unbar, lH s  doz........... 2 36

S ucco tash
F a ir  .........................  90
Good ...............................  1 20
F an cy  ................... 1 25 @1 40

S traw b e rr ie s
S ta n d a rd  .................  95
F an cy  ...........................  2 25

T o m ato es
Good 
F an cy  
No. 10

No. 60 S isa l .....................  90
Galvanized W ire  

No. 20, each  100ft. long 1 9o 
No. 19, each  100ft. long 2 10 
No. 20, each  100ft. long  1 90 
No. 19, each  100ft. long  2 10 

COCOA
B ak e r’s  .............................  37
C leveland ...................  41
Colonial, H a ............  35
Colonial, H a ............  33
E p p s  .................................... 42
H e rsh e y ’s, H a ...............  30
H e rsh e y ’s, H s  ...............  28
H u y le r ...............................  36
L ow ney, H s  ............  34
L ow ney, H s  ............  34
L ow ney, H s  ............. 33
l.ow ney , 5 Tb. can s  . . . .  33
V an  H o u ten , H a ........  12
V an H ou ten ,, H s 18

1 06 
1 36 
8 25

CARBON O ILS  
Barrels

P e rfec tio n  ...........  @10H
D. S. G asoline  . .  @17
G as M achine  . . .  @29.7
D eodor’d  N a p ’a  . @16H
C ylinder ............. 29 @34H
E n g in e  .................  16 @22
B lack, w in te r  . .  8 @10

CATSUP
Snider’s  p in ts .............  9 86
Snider’s H pints .........I K

Mocha
Short B ean  ............. .25@27
Long B ean  ................. . 24@25
H. L. O. G................. .26@28

Bogota
F a ir  ............................... ,. 24
F an cy  ........................... . 26
E x ch an g e  M arket, S teadv
Spot M arket, S tro n g

V an  H o u ten , H a ......... 36
V an H o u ten , Is  ...........  65
W a n -E ta  ...........................  36
W ebb .................................  33
W ilber, H s .....................  33
W ilber, H s  .....................  32

COCOANUT 
D u n h a m 's  p e r lb.

H a, 5Tb. case  ........... 30
H s, 61b. case  .............  29
H s, 15Tb. case  ........... 29
H s, 15Tb. case  ........... 28
is , 15 Tb. case  ............. 27
H s & H s 15Tb. case  28
Scalloped G em s ........... 10
H s & H s pa ils  ........... 16
B ulk, p a ils  ...................  13
B ulk, b a rre ls  .............  12
B ak e r’s  B raz il S hredded  
10 6c p kgs ., p e r  c ase  2 60
26 10c pkgs., p e r  case  2 60
16 10c a n d  33 6c pkgs.,

p e r case  .....................  2 69
C O F F E E S  ROASTED 

Rio
C om m on .........................  19
F a ir  .................................  19 H
C hoice .............................  20
■Fancy .............................  21
P e a b e r ry  ............... .. 23

S an to s
C om m on .........................  20
F a ir  .................................. 20H
Choice ...........................  21
F an cy  .............................. 23
P e a b e rry  .......................  23

M aracaibo
F a ir  .................................  24
C hoice .............................  26

M exican
Choice ...........................  25
F an cy  .............................  26

G ua tem ala
F a i r  .................................  25
F a n c y  ...............................  28

J a v a
P r iv a te  G row th  ....2 6 @ 3 0
M andllng  ......................31@35
A ukola  ............................80@32

P ack ag e
N ew  Y ork B asis

A rbuck le  ...................  20 50
Lion .............................  21 5t>

M cL aughlin ’s  XXXX 
M cL augh lin ’s X X X X  sold 

to  re ta ile rs  only. M ail all 
o rd e rs  d ire c t to  W . F. 
M cL augh lan  & Co., C hicago 

E x tra c ts
H olland , H  g ro  boxes 95
Felix, H g ro ss  ............. 1 15
H u m m el’s foil. H gro . 85 
H u m m el's  tin , H  g ro . 1 43

C O N F E C T IO N E R Y  
S tick  C andy  P a ils

H o rehound  .......................  8
S ta n d a rd  ...........................  8
S ta n d a rd , sm all .............  8H
T w ist, sm all ...................  9

C ases
Ju m b o  .................................. 8
Jum bo , ' sm all ...............  8H
Big S t i c k ............................ 8H
B oston  C ream  ................13

Mixed C andy
B roken  .............................. 8
Cam eo ................................ 12
C ut L o a f .............................  9
F an cy  .................................. 10H
F ren ch  C ream  ..............9
G rocers .........   6H
K in d e rg a rte n  ....................11
L ead er ................................ 8H
M ajestic  .............................. 9
M onarch  .........   8H
N ovelty  .............................. 10
P a r is  C r e a m s ....................10
P rem io  C ream s ..............14
R oyal .................................. 7 H
Special .............................  8H
V alley C ream s ................12
X L  O ......................   7

Spec ia lties
P a ils

A uto  K isses  (b a sk e ts )  13 
B onnie B u tte r  B ite s  ..16  
B u tte r  C ream  C orn  ..16  
C andy  C rack e rs  (b sk t)  15
C aram el D ice ..................13
C ocoanut K ra u t ...........14
C ocoanut W affles  .........14
Coco M acaroons ...........16
Coffy T o f f y ....................... 14
D a in ty  M in ts  7 Tb. t in  15
E m p ire  F u d g e  ................14
Fudge, P in e a p p le ...........13
F udge , W a l n u t ................13
F udge , F ilb e r t  ..............13
F udge , Choco. P e a n u t 12 
F udge , H oney  Moon . .13 
Fudge, T o a s ted  C ocoa-

n u t .............................. 13
F*udge, C h e r r y ..................14
F udge , C ocoanut ............13
H oneycom b C andy  . . . .1 5
K okays .............................  14
Iced M a r o o n s ...................14
Iced G em s .....................  16
Iced  O range  Je ll ie s  . ..1 3
I ta lia n  Bon B o n s ...........13
L ozenges, P e p ................ 10
L ozenges, P in k  ...........10
M anchus .......................  13
M olasses K isses, 10

Tb. box ........................13
N u t B u tte r  P u f f s ...........13
S a lted  P e a n u ts  ........... 13

C hocolates
P a ils

A sso rted  Choc....................16
A m azon C aram els  . . . .  15
C ham pion  .....................  11
Choc. C hips, E u re k a  . .  18
C lim ax ................................ 13
E clipse , A sso rted  ..........15
E u rek a  C hoco lates . . .1 6
F a v o rite  ............................ 16
Ideal C hoco lates ............13
K londike C hoco lates ..18
N abobs ..............................18
N ibble S tick s  ..................26
N u t W afe rs  ...................  18
Ocoro Choc. C aram els  17
P e a n u t C lu ste rs  ........... 22
P y ram id s  ..........................14
Q u in te tte  ............................ 16
R eg in a  ...........................  10
S ta r  C hoco lates ..............18
S u p erio r Choc, ( lig h t)  18 

Pop C orn Gooda 
W ith o u t prizes.

C rack e r J a c k  ........... 3 25
G iggles, 5c pkg. cs. 3 50
O h M y 100s ............... 3 60

Cough D rops
boxes

P u tn a m  M en th a l . . .  1 00
S m ith  B ro s ................... 1 25

N U TS—W hole
lbs.

A lm onds, T a rra g o n a  20 
A lm onds, C alifo rn ia

so ft shell ...........
B raz ils  ...................  14@16
F ilb e r ts  .................  @13H
Cal. No. 1 ..........
W a ln u ts  so ft shell @19 

W a ln u ts , Chilli . .  @16
T ab le  n u ts , fa n cy  14@16 
P ecan s , m edium  . .  @13
P ecan s , ex. la rg e  @15 
H ick o ry  N u ts , p e r  bu.

O hio  ............................
C o c o a n u t* ...................

C h es tn u ts , N ew  Y ork 
S ta te , p e r bu . . . .

Shelled
No. l  S p an ish  Shelled 

P e a n u ts , N ew  10 @10H 
E x. Lg. Va. Shelled 

P e a n u ts  . . . . .  11H@12 
P ecan  H a lv es  . . .  @50
W aln u t H a lv es  ..40@4^ 
F ilb ert M eats  . . .  @30
A lican te  A lm onds @55 
J o rd a n  A lm onds . @60 

P e a n u ts
F an cy  H  P  S uns R aw  @6H

R o as ted  .................  @7H
If. I*. Jum bo , R aw  @8>/.

R oasted  ...............  @9H
CRA CK ED  W H E A T

Bulk ...............................  31/
24 2Tb. p k g s ............... ‘.’.2 50

C RA C K ER S
N a tio n a l B iscu it C om pany 

B ran d s  
B u tte r

_  Boxee
E x ce ls io r B u tte rs  ..........  8
N B C  S q u are  B u tte rs  . .  6H
S eym our R ound  ........... 6H

Soda
N BC S odas ...................  6H
P rem iu m  Sodas ...........  7 ^
S elect Sodas ..............
S a ra to g a  F l a k e s ..............i s
S a ltin e s  ............................

O y ster
N B C  P icn ic  O y ste rs  . .  o h
Gem  O y sters  ...................  t>»
Shell .................................. 6

S w eet Goods
C ans a n d  boxes

A n im als  .......................... 10
A tla n tic s  A lso A sstd . . IS 
A vena  F r u i t  C akes  . . .  i s  
B onnie  Doon C o o k ie s .. 10
B onnie  .Lassies ........... iu
B rit t le  F in g e rs  ...........  10
C am eo B iscu it Choc.

(c an s) .........................  so
C am eo B iscu it A sstu .

(c a n s ; ........... ................  2»

U uuu /ia io  D ai ycnvur-j-y 
L-iiucuittte Laoptt • • • • • •  A«
Uiiucuiaic D iuy

Lera ..............................
Choc. H oney  F in g e rs ,  a« 
Cnoc. i tu s e u e s  (c a n s)  so 
C racK neis . . . . . . . . . . . .  a*
C ocoanut T a ffy  B a r  . .  1*
C ocoanut D r o p s ...........  as
C ocoanut M acaroons . .  1» 
C ocnu t H oney  F in g e rs  IS 
C ocnt H o n ey  J u m b le s  IS 
Coffee C ak es  Iced  . . .  12 
E v e n tid e  F in g e rs  . . . .  16
F am ily  C ookies .............  8H
F ig  C ak es  A sstd . . . . .  12
F ro s te d  C ream s ...........  8H
F ro s te d  G inger C ookies 8H 
F r u i t  L u n ch  Iced  . . . .  19 
G inger G em s P la in  . . . .  8H 
G inger G em s Iced  . . . .  9H 
G rah am  C ra ck e rs  . . . .  8 
G inger S n ap s  F am ily  . .  8H 
G inger S n ap s  N B C

R ound  ............................  8
H ousehold  C ookies . . . . 8  
H ouseho ld  C ks. Iced  . .  9
H ippodrom e B a r  .........  12
H oney  J u m b le s  ...........  12
Im p e rtá is  .......................... 8H
Ju b ile e  M ixed . . . . . . .  19
L ad y  F in g e rs  S ponge ..3 9  
L eap  Y ear Ju m b le s  •• 18 
L em on B iscu it S q u a re  8H
L em on W afe rs  ...........  17
L em ona .........   «H
M ace C akes . . . . . . . . . .  8
M ary  A nn  .....................  8H
M arshm allow  C íe. C k. IS 
M arshm allow  W a ln u ts  18
M e d o r a ................................ 8
M ottled  S q u a re s  . . . .  19 
N B C  H o n ey  C akes  . . .  12 
O a tm eal C ra ck e rs  . . . .  8
O range  G em s ...............  SH
P en n y  A s s o r t e d .............  8H
P e a n u t G em s .................  V
P in eap p le  C akes  ......... 16
R aisin  G em s .................  11
R everes A ss td ....................16
Spiced G inger C akes . .  v 
Spiced G inger C akes

Iced ................................ 19
S u g a r F in g e rs  .............  12
S u g a r C rim p ...................  6H
S u ltan a  F ru it  B iscu it 1#
T riu m p h  C a k e s .............  16
V anilla  W afe rs  ........... 17
W av erley  .......................  18

In -e r-S ea l T rad e  M ars 
Goods

p er dos.
B aronet B iscu it ........... 81 09
B rem n ers  B tr  W afs. 1 00
Cam eo B iscu it ........... 1 50
C heese Sandw ich  . . . .  1 09 
C hocolate  W a fe rs  . . .  1 00 
E xce ls io r B u tte r s  . . . .  1 90
F ig  N ew to n  ...................  1 09
F iv e  O’c lo c k  T e a  Bsc*. 1 99 
G inger Snap« N B C  . .  1 99
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2 50 

2 50

G rah am  C ra ck e rs  Red
L abe l 10c s i z e ...........1 00

L em on S n ap s  ...............  50
O y ste re tte s  ...................  50
P rem iu m  Sodas ........... 1 00
R oyal T o a s t .................  1 00
S a ra to g a  F lak es  ......... 1 50
Social T e a  B iscu it . .  1 00 
S. s .  B u tte r  C rack e rs  1 50
U needa  B iscu it ........... 50
U n eed a  G inger W a fe r  1 00
V anilla  W afe rs  ........... 1 00
W a te r  T h in  B iscu it . .  1 00 
Zu Zu G inger S naps  . .  »0
Z w ieback  .......................  1 00

Other Package Goods 
R arn u m ’s A nim als . .  50
c h o c o la te  T okens  -----2 50
B u tte r  C ra ck e rs  N BC 

F am ily  P a c k ag e  •
S oda C rack e rs  NBC 

F am ily  P a c k ag e  •
F ru it  C ake ...................  3

In Special T in  Packages 
p e r  doz.

F es tln o  ...........................  2 50
N abisco  25c ...................2 50
N abisco, 10c ...... ..........1 0°

In  bulk , p e r  tin
N ab isco  ...........................  J 15
F es tin o  ........ A " ; " 'B en t 's  W a te r  C rack ers  1 40

C R E A M  T A R T A R
B arre ls  o r a ru m s  ......... 33
B oxes .................................
S q u are  C ans ...................  3”
F an cy  C addies ...............  41

D R IE D  F R U IT S  
Apples

E v a p o r’ed, Choice bu lk  9% 
E v ap o r’ed, F a n c y  pkg. 

A prico ts
C alifo rn ia  ............... 15 @17

Citron
C orsican  .....................  16

Currants
im p o rted  l ib .  pkg. ..
Im p o rted , bu lk  -----

Peaches
M uirs—Choice, 251b.
M uirs—F an cy , 25id .
F ancy, P eeled , 25Tb.

Peel
A m erican  . 
A m erican  .

Raisins 
10 c a r to n s

Loose M usca tels, 4 Cr. 7% 
L oose M cscate ls , 3 C r. f%  
L. M. Seeded, 1 lb. 8%@9 

C alifo rn ia  P ru n es  
90-100 251b. boxes . .@ 6 %  

boxes ..@  7% 
boxes ..@  8% 
boxes . .  @ 9% 
boxes ..@ 10%  
boxes ..@ 11%

F L A V O R IN G  E X T R A C T S  

Jennings D C Brand 

E x tra c t  L em on T erpene less  
E x t r a c t  V an illa  M exican 
b o th  a t  th e  sam e  price

Lem on,
O range,

C luster,

. 8%
sy4

. 7%

. 8% 

.15

. .12% 

..12%

.2 25

No. 1, F  box % oz. . 85
No. 2, F  box, 1% oz. 1 20
No. 4, F  box, 2% oz. 2 00
No. 3, 2% oz. T a p e r 2 00
2 oz. F u ll M easu re  . .1 75

H ID E S  A N D  P E L T S  
Hides

G reen, No. 1 ............... 12
G reen, No. 2 ...............  11
Cured, No. 1 ............... 13%
C ured, No. 2 ...............  12%
C alfsk in , g reen , No. 1 15 
C alfsk in , g reen . No. 2 13% 
C alfsk in , cured . No. 116
C alfsk in , cured . No. 2 14% 

Pelts

FLO U R  A N D  F E E D  
G rand  R ap ids  G ra in  & 

M illing  Co.
W in te r W heat

P u r i ty  P a te n t  ............. 5 10
S u n b u rs t .......................  4 80
W izard  F lo u r  ...............  4 70
W izard  G r a h a m ...........4 80
W izard  G ran . M eal 4 40 
W izard  B u ck w h ’t  c w t 3 40
R ye .................................... 4 40

V alley  C ity  M illing Co.
L ily  W h ite  ...................  5 10
L ig h t L o af ...................  4 60
G ra h a m  .......................  2 00
G ran en a  H e a lth  ........... 2 10
G ran. M eal .................  1 80
B olted  M ed....................  1 70

V oig t M illing  Co.
G rah am  .........................  4 SO
V oigt’s C rescen t ........... 5 10
V oig t’s  F lo u ro ig t ----- 5 50
V o ig t's  H y g ien ic  . . . . 4  30
V oigt’s  R oyal ................. 5 50
S. W . C olum bia . . . .  5 00
K. W . C alla  L ily  ----- 4 60
W atso n -H ig g in s  M illing Co. 
P e rfec tio n  B u ck w h ea t

F lo u r .....................  6 50
P erfec tio n  F lo u r ----- 5 10

' 60

Old W ool ............... 60@1 25
L am b s  ................. 50 0 1  00
S h ea rlin g s  ......... 50@1 00

Tallow
No. 1 ....................... @ 5
No. 2 ..................... @ 4

Wool
U nw ashed , m ed. . @18
U nw ashed , fine . . @13

HORSE  
P e r  doz..........

R A D IS H

80- 90 251b.
70- 80 251b.
60- 70 251b.
60- 60 25tb.
40- 50 251b.

F A R IN A C E O U S  GOODS 
Beans

C alifo rn ia  L im a  .........
M ichigan L im a  ...............  <>
M ed. H a n d  P icked  . .  2 10
B row n H o lland  ........... 1

Farina
25 1 lb  p ack ag es  ......... 1 50
B ulk, p e r  100 lb s ...........4 00

Original Holland Rusk 
P ac k ed  12 ro lls to  c o n ta in e r 
3 c o n ta in e rs  (40) rolls 3 20 

Hom iny
P ea rl, 100 lb. sack  . .  2 00 
Maccaronl and Verm icelli 

D om estic, 10 lb. box . .  60
Im ported , 25 lb . box . .  2 50 

Pearl Barley
Chester ........................... 3 00
E m p ire  ............................

Peas
G reen, W isonsin , bu. 1 50

. G reen, Scotch , b u .......... 1 i>0
S plit, lb ................................ »

Sago
E a s t  In d ia  .......................  4%
G erm an , sack s  ........... 4%
G erm an , b ro k en  pkg. 

Tapioca
F lake , 100 lb . sack s  
P e a rl, 100 lb. sack s
P e a rl, 36 p k g s ...........
M inute , 36 pkgs. . . .

F IS H IN G  T A C K L E

90
Jelly

5Tb. pa ils , p e r  dos. . .  2 40 
15Tb. p a ils , p e r  p a ll . .  55 
30Tb. pa ils , p e r  p a il . . . 1  00 

J E L L Y  GLASSES  
% p t. in bbls., p e r  doz. 15 
% p t. in  bbls., p e r  doz. 16 
8 oz. capped  in bbls.

p e r doz.............................  18
M A P L E IN E

2 oz. b o ttle s , p e r  doz. 3 00 
1 oz. bottles, per doz. 1 75 

M IN C E  M E A T  
P e r  case  .........................  2 85

M OLASSES  
N ew Orleans

F a n c y  O pen K e t t l e ___  42
C hoice ...............................  35
Good .................................... 22
F a i r  ...................................... 20

H a lf b a rre ls  2c e x tra

P icn ic  Boiled
H a m s ................... 19%@20

Boiled H a m s  ..24  @24% 
M inced H am  . .1 4  @14%
B acon  .................  16%@24

S ausages
B ologna .............  11%@12
L iv e r  .................  9% @10
F ra n k fo r t  . . ___  12%@13
P o r k ......................... 13 @14
V eal .................................  l i
T ongue  .............................  11
H ead ch eese  .....................  10

B eef
B oneless ......... 20 00@20 50
R um p, new  ..2 4  00@24 50 

P ig ’s F ee t
% b b ls ...............................  1 05
% bbls., 40 lb s ............... 2 10
% bb ls ................................ 4 25
1 b b l.................................... 8 50

T ripe
K its , 15 lb s ........................ 90
% bbls., 40 lbs..................1 60
% bbls. 80 lb s ...................3 00

C asings
H ogs, p e r  % .................  35
Beef, rounds, s e t . .  18@20 
Beef, m iddles, s e t  . .  80@85 
Sheep, p e r  bund le  . .  85

U ncolored B u tte rln e  
SUlid D a iry  . . . .  12 @16 
C o u n try  Rolls ...12% @ 18 

C anned M eats

4 % 
4 Va 

2 25 
2 75

% to  1 in ...........................  b
1% to  2 in .........................  7
1% to  2 in .........................  9
1% to  2 in .......................  11
2 in ...................................... 15
3 in ......................................  20

Cotton Lines
No. 1, 10 fe e t ...............  5
No. 2, 15 fe e t ............... 7
No. 3, 15 fe e t .................  9
No. 4, 15 fe e t ...............  10
No. 5, 15 fe e t ............... 11
N o. 6, 15 fe e t -----. . . .  12
No. 7, 15 fe e t  ............... 15
No. 8, 15 fe e t ...............  18
No. 9, 15 fe e t ........... 20

Linen Lines
Sm all ................................ 20
M edium  .......................... 26
L a rg e  .............................  34

Poles
Bamboo, 14 ft. ,  p e r  doz. 55 
Bamboo, 16 ft., p e r  doz. 60 
Bamboo, 12 ft ., per doz. 80

T ip  T op  F lo u r  ...........  4
Golden S h ea f F lo u r . .  4 20 
M arsh a ll’s  B es t F lo u r 4 75 

W orden  G rocer Co.
W izard  F lo u r ...............  4 70
Q uaker, p a p e r  ............. 4 90
Q uaker, c lo th  ...............  5 00
Q u ak er B u ck w h ea t bbl. 5 50 

Kansas Hard W heat 
V oig t M illing  Co.

C alla  L ily  ...................  4 60
W orden G rocer Co. 

A m erican  E ag le , % s . 
A m erican  E ag le , % s . 
A m erican  E ag le , % s .

Roy B ak e r 
Spring W heat 

G olden H orn , fam ily  . 
Golden H orn , b ak ers
W isconsin  R ye ..........

Ju d so n  G rocer Co.
C ereso ta , % s ...............5 50
C ereso ta , %s ...............5 60
C ereso ta , % s .................5 70

V oigt M illing  Co. 
C olum bian  ...................  5 On

W orden G rocer Co. 
W ingold , % s c lo th  . . . . 5  50 
W ingold , % s c lo th  . . . . 5  40 
W ingold , % s c lo th  . . . . a  30 
W ingold, % s p a p e r  . . . 5  35 
W ingold , % s p a p e r  . .5 30
B a k e rs ’ P a te n t  ........... 5 15

W ykes & Co. 
o leepy  E ye , % s c lo th  5 40 
Sleepy E ye. % s c lo th  5 30 
Sleepy E ye, % s c lo th  6 20 
Sleepy E ye , % s p a p e r  5 20 
S leepy E ye , % s p a p e r  5 20 

Meal
B olted  ...........................  4 20
G olden G ra n u la ted  . .  4 40

W heat
N ew  R ed  .....................  93
N ew  W h ite  ...............  93

Oats
M ichigan  ca r lo ts  . . . .  44
L ess  th a n  c a r lo ts  . . . .

Corn
C arlo ts  ...........................  69
L ess th a n  c a r lo ts  . . . .  71

H ay
C arlo ts  .......................  17 00
L ess  th a n  ca r lo ts  . .  18 00 

Feed
S tre e t C ar Feed  ........... 33
No. 1 C orn  & O at F eed  33
C rack ed  co rn  ...................  32
C oarse  co rn  m eal ......... 32

F R U IT  JARS
M ason, p ts ., p e r  gro. 4 lo  
M ason, q ts ., p e r  gro . 4 40

R ed H en , No. 2% 
Red H en, No. 5 . 
R ed  H en , No. 10

% lb.
M U S TA R D  

6 Tb. box ..

1 75 
1 75 
1 65

16
O LIV E S

Bulk, 1 gal. kegs 1 00@1 10 
Bulk, 2 gal. kegs 95@1 05 
B ulk, 5 gal. kegs  90@1 00
Stuffed, 5 oz....................... 90
Stuffed , 8 oz...................  1 25
Stuffed , 14 oz...................2 25
P it te d  (n o t s tu ffed )

.5 20 14 oz....................... '..

.5 10 M anzan illa , 8 oz............

.5 00 L unch, 10 oz...................
L unch, 16 oz...................
Q ueen, M am m oth , 19

.4 95 
4 85 

.3 70

OZ...................................
Q ueen, M am m oth , 28

OZ..................................

90

M ason, % gal. p e r  gro . 6 75
M ason, c an  tops, gro  

G E L A T IN E  
C ox’s, 1 doz. la rg e  . 
Cox’s, 1 doz. sm all . .  
K n o x 's  S park ling , doz. 
K nox’s  Spark ling , g r. 
K n o x 's  A cidu’d  doz.

1 30

.1 45

. 90
1 25

14 00
1 25

N elson ’s ...........................  1 50
O xford  ................................ 75
P ly m o u th  R ock, P hos. 1 25
P ly m o u th  Rock. P la in  90

G R A IN  BAGS
B road  G auge ...................  18
A m oskeag  .........................  19

Herbs
S age  .................................... 15
Hops .................................... 15
Laurel L e a v e s .............  15
Senna Leaves .................  25

50 Tb. t in s  . . .  
20 Tb. pails  . . .  
10 Tb. p a ils  . . .  
5 Tb. p a lls  . . .  

8 Tb p a ils  . . .  
Smoked

.ad v an ce  

.ad v an ce  

. advance  

.ad v a n c e  1 

.ad v a n c e  1 
Meats

C orned beef, 2 Tb. . . . .4  65
C orned beef, 1 lb. . . . .2  40
R o as t beef, 2 lb. . .
R o as t beef, 1 Tb.......... . .2  40
P o tted  M eat, H am

F lav o r, %8 ......... . 55
P o tted  M eat, H am

F lavo r, % s ........ 95
D eviled M eat, H am

F lav o r, % s ......... . 55
D eviled M eat, H am

F lavo r, %s .......... . 95
P o tted  T ongue, %s . 55
P o tted  T ongue, % s . 95

R IC E
F a n c y  ................... 6% @7
J a p a n  S ty le  ..........  5 @5%
B roken  ...................  3%@4%

R O LL E D  OATS  
R olled A vena, bbls. . .4 8 0  
S tee l C ut, 100 tb. sks. 2 40
M onarch , bb ls ..................4 50
M onarch , 90 Tb. sks. 2 10 
Q u ak er, 18 R eg u lar . . .1  45 
Q uaker, 20 F am ily  . .  4 00 

S A LA D  DRESSING

SE E D S
A nise  ...............................  14
C anary , S m y rn a  ......... 7%
C araw ay  .........................  10
C ardom om , M alab a r 1 20
C elery .............................  50
H em p, R u ssian  . . . .  5
M ixed B ird  ............. . 5
M u sta rd , w h ite  ........... 8
P oppy  ............................... 9
R ape .................................  5%

SH O E BLACKING 
H an d y  Box, la rg e  3 dz. 3 50 
H an d y  Box, sm all . .  1 25 
B lxby 's  R oyal P o lish  85 
M iller’s C row n Polish  85

S N U F F
Scotch, in b ladders  . . . .  37
M accaboy, in ja r s  ........... 35
F ren ch  R apple  in Jars  . .  43

SODA
B oxes ................................... 5%
K egs, E ng lish  ................  4%

S P IC E S  
W hole Spices 

A llspice, J am a ic a  . .  9@10 
Allspice, lg  G arden  @11 
Cloves, Z an z ib a r . .  @22
C assia, C an ton  ___14@15
C assia, 5c pkg. dz. @25 
G inger, A frican  . . .  @ 9%
lin g e r . C o c h i n ___  @14%

M ace, P e n a n g ......... @70
M ixed, No. 1 ........... @17
M ixed, No. 2 ........... @16
M ixed, 5c pkgs. dz. @45
N u tm eg s, 70180 ___  @30
N u tm eg s, 105-110 . .  @25
P epper, B l a c k ........  @15
P epper, W h i t e ......... @25
P epper, C ayenne  . .  @22
P a k rik a , H u n g a rian

P u re  G round in Bulk 
A llspice, J a m a ic a  . .  @14
Cloves, Z an z ib a r . .  @29
C assia, C an ton  ___  @20
G inger, A frican  . . .  @17
M ace, P e n a n g  ........  @75
N u tm e g s ................... @35
P epper, B lack  ......... @19
P epper, W h i t e ......... @27
P ep p er, C ayenne . .  @24
P a p rik a , H u n g a ria n  @45

STARCH
Corn

K ingsford . 40 b s ...........  7%
M uzzy, 20 1Tb. pkgs. . .  5>i 

K ingsford

TOBACCO 
F ine  C u t

B iot .................................  i  45
Bugle, 16 oz...................... 3 84
Bugle, 10c .................  11 00
D an P a tc h , 8 an d  16 oz. 32
D an P a tc h , 4 oz.......... 11 52
D an P a tc h , 2 oz...........5 76
F a s t  M ail, 16 oz...........7 80
H ia w a th a , 16 oz............. 60
H ia w ath a , 5c ............... 6 40
M ay F low er, 16 oz..........9 36
No L im it, 8 oz...............1 80
No L im it, 16 oz.............. 3 60
O jibw a, 8 an d  16 oz. 40
O jibw a, 1 0 c ..................... 11 i(.
O jibw a, 5c .....................  l  85
P e to sk ey  Chief, 7 oz. 2 0C 
P e to sk ey  Chief, 14 oz. 4 0( 
P each  an d  H oney, 5c 5 7f
Red Bell, 16 oz................. 3 9(
Red Bell, 8 foil ........... 1 98
S terling , L  & D  5c . .  5 7* 
S w eet Cuba, c a n is te r  9 1(
Sw eet Cuba, 5c ........... 5 Tf
Sw eet Cuba, 1 0 c ........... 95
S w eet C uba. 1 lb. tin  4 50 
S w eet C uba, % lb. foil 2 26 
Sw eet B urley , 5c L& D 5 76 
S*weet B urley , 8 oz. . .  2 45 
Sw eet B urley , 16 oz. . .  4 90 
Sw eet M ist, % gro. . .  5 70
Sw eet M ist, 8 oz..........11 10
Sw eet M ist. 8 oz..........  35
T eleg ram , 5c ............... 5 76
T iger, 5c .......................  6 00
T iger, 25c can s  ........... 2 40
Uncle D aniel, 1 1b . . .  60 
Uncle D aniel, 1 oz. . .  5 22

Plug
Am. N avy, 16 oz...........
Apple, 10 lb. b u tt  .........
D rum m ond N a t. L eaf, 2

and  5 lb .......................
D rum m ond N a t. L eaf

p e r doz..........................
B a ttle  Ax .......................
B racer, 6 an d  12 lb. . .  
B ig Four, 6 an d  16 lb.
Boot Jack . 2 lb ..............
Boot Jack , p e r doz. . .
Bullion, 16 oz...................
C lim ax, Golden T V ins
C lim ax 14% oz...............
C lim ax, 7 oz.......................
D ays’ W ork , 7 & 14 lb. 
C rem e de M enthe, lb. 
D erby, 5 lb. boxes . . . .
5 B ros., 4 Tb.......................
F o u r Roses, 10c .............
G ilt Edge, 2 lb..................
Goid Rope, 6 & 12 lb.

P IC K L E S
Medium

B arre ls , 1,200 co u n t . .  7 75 
H a lf bbls., 600 co u n t 4 38
6 gallon  kegs ............... 1 90

Small
B arre ls  .........................  9 50
H alf b a rre ls  ............ 5 25
5 gallon  kegs . . . . ' . .  2 25

Gherkins
B arre ls  ............... ............ 14 50
H a lf  b a rre ls  ...................  7 75
5 gallon  kegs .................

Sweet Small
B arre ls  .......................  16 50
H a lf b a rre ls  ...............  " 8 75
5 gallon  kegs ........... 3 50

P IP E S
Clay, No. 216, p e r  box 1 75 
Clay, T. D. fu ll co u n t 60
Cob ...................................... 90

P L A Y IN G  CARDS  
No. 90, S te a m b o a t . .  75
No. 15, R ival a sso rte d  1 25 
No. 20, R over, e n am ’d. 1 50
No. 572, Special ........... 1 75
No. 98 Golf, s a tin  fin. 2 00
No. 808, B ic y c le ...........2 00
No. 632 T o u rn ’t  w h is t 2 25

PO TASH
B a b b itt’s, 2 doz...........  1 75

P R O V IS IO N S  
B arre led  P ork  

C lear B ack  . ,20 50@ 2100 
Short C u t C lear 19 00@19 60
B ean  ............... 18 50@19 00
B risk e t, C lear 26 00 @27 00
P ig  .................................... 23 00
C lear F am ily  ............... 26 00

Dry Salt Meat«
S P  B ellies .........14%@15

Lard
P u re  in tie rc e s  ll% @ lii 
C om pound L a rd  9 @9% 
80 Tb. tu b s  . . . .  ad v an ce  % 
60 lb tu b s  . . . .a d v a n c e  %

35 C olum bia, % p t .............. 2 25 S ilver G loss,” 40 l tb . . Goid Rope, 4 & 8 lb.
25 C olum bia, 1 p in t ___  4 00 M uzzy, 40 1Tb. pkgs. , G. O. P ., 12 &  24 lb. . .

D urkee 'S , la rg e  1 doz. 4 50 Gloss G ran g er T w ist. 6 lb.
25 D u rk ee ’s, sm all, 2 doz. 5 Argo, 2-t 5c pkgs. . . 90 G. T. W „ 10 tb. & 21 lb.

S n id e r’s, large, 1 doz. 2 35 S iver Goss, 16 3tbs. . . r*•• H orse  Shoe. 6 & 12 lb.
75 S n id e r 's  sm all, 2 doz, 1 35 S iver Goss, 12 6Tbs. .,. 8% H oney *Dip T w ist. 5&10
9C S A LE R A T U S Muzzy Jo lly  T a r, 5 & 8 lb..........

P ack ed  60 lbs. in box 
A rm  an d  H a m m e r . .  3 00 
W y an d o tte , 100 % s . .  3 00 

SAL SODA
G ranu la ted , bb ls ............... 80
G ran u la ted , 100 lbs. cs. 90 
G ran u la ted , 36 pkgs. . .  1 25 

S A L T
Com m on G rades

3 Tb. sack s
4 lb. sack s
5 lb. sack s

48 l ib . p ackas  
16 31b. p ack ag es  . 
12 6Tb. p ack ag es  .
501b. boxes ............

SYRUPS
Corn

B arre ls  ...................
H a lf b a rre ls

100
70
60
28
56
28

. .  2 60 

. .  2 40 

. .  2 40 
10 lb. sack s  ........... 2 25
lb.
lb.

sack s  
sack s  

W arsaw
56 Tb. d a iry  in d rill bags 40 
28 Tb. d a iry  in d rill b ag s  20 

Solar Rock
56 Tb. sac k s  ...................  26

Common
G ran u la ted , F in e  ......... 1 05
M edium , F in e  ............... 1 10

S A L T  F IS H  
Cod

L arg e , w hole . .  @ 9
Sm all, w hole . .  @ 8%
S tr ip s  o r b ric k s  . 9@13
Pollock  ...............  @ 5 %

Smoked Salmon
S tr ip s  .............................  9

H alibut
S tr ip s  .............................. 18
C h u n k s ...........................  19

Holland Herring  
Y. M . wh. hoop bbls. 10 50 
Y. M. w h. hoop % bbls 5 50 
Y. M . wh. hoop kegs 65 
Y. M . wh. hoop M ilchers

H am s, 12 Tb. av. 18 @18% 
H am s, 14 %. av. 16%@17 
H am s, 16 Tb. av. 15%@16 
H am s, 18 It), av . 16 @16% 
H am , d ried  beef

s e ts  .................  29 @30
C alifo rn ia  H a m s  12 @12%

1V.CS 9 ...........................
S ta n d a rd , bb ls............... 8 50
S ta n d a rd , % bbls. . . . 4 50
S tan d a rd , k eg s  ......... . 54

T ro u t
No. 1, 100 lbs................ . 7 50
No. 1, 40 lb s ............... 2 25
No. 1. 10 lbs................. 90
No. 1. 2 lb s .................... 75

M ackerel
M ess, 100 lb s ................. .17 00
M ess, 40 lbs................. . 7 20
M ess, 10 lb s ................... 1 90
M ess, 8 lb s ................. . 1 60
No. 1, 100 lbs................. .16 00
No. 1, 40 lb s ................... . 6 80
No. 1, 10 lbs................. . 1 80

Lake H erring
100 lb s ............................ ..4  00
40 lb s .............................. . .1 90
10 Tbs ......................... . .  58
8 Tbs............................. . .  50

27 
29

Blue K aro , 2 tb ............ 1 80
B lue K aro , 2% tb .......... 2 30
B lue K aro , 5 lb ...........2 25
B lue K aro . 10 lb ...........2 15
R ed K aro , 1% tb ............3 60
R ed K aro , 2 Tb...........  2 15
R ed K aro , 2% Tb.......... 2 55
R ed K aro , 5 Tb ........... 2 50
R ed K aro , 10 Tb...........2 40

Pure Cane
F a ir  ...................................  16
Good ...................................  20
Choice ...............................  25

T A B L E  SAUCES
H alford , la rg e  ............. 3 75
H alfo rd , s m a l l ................  2 25

TEA
Uncolored Japan

Medium .......................  20@26
Choice .......................... 28033
F an cy .......................  ®6@45
Basket-fired Med’m 28@30 
Basket-fired, Choice 35037  
Basket-fired, F an cy 38046
No. 1 N ibs ................30032
S iftings , bu lk  ..............9 0 1 0
Siftings, 1 Tb. pkgs. 12014  

Gunpowder
Moyune, M edium ..2 8 0 3 3  
M oyune, Choice . .  .3 5 0  4U 
M oyune, F an cy ,...5 0 @ 6 0  
Ping Suey, Medium 25@30 
P ing  Suey, Choice . .35040  
P ing  Suy, F an cy ..45@ 60 

Young Hyson
Choice .......................  28030
Fan cy .........................  45055

Oolong
Form osa, Medium ..2 5 0 2 8  
Form osa, Choice . .32035  
Form osa, F an cy . .  5 0 0  60 

English B reakfast 
Congou, Medium ...25@ 30  
Congou, Choice . . . .3 0 0 3 5  
Congou, F an cy  . . . .4 0 0 6 0  
Congou, Ex. F an cy  60( 

Ceylon
Pekoe, Medium ....28<
Dr. Pekoe, Choice . 
Flow ery O. P . Fancy 404

96
28
30
32
10
96
46 
48
44
47 
37 
62 
28 
6« 
90 
50 
58 
58 
40 
46 
36 
43
45 
40 
35 

.32
45
48 
28 
32 
58

Q entucky  N avy. 12 lb. . 
K eystone T w ist, 6 lb.
K ism et, 6 lb .......................
M aple Dip, 20 oz...........
M erry  W idow , 12 lb. . .  
Nobby Spun Roll 6 & 3
P a rro t, 12 R>.....................  10
P a tte rs o n ’s N a t. L eaf 93 
P eachey , 6-12 & 24 lb. 40
P icn ic  T w ist, 5 lb ..........  45
P ip e r H eldsick , 4 & 7 lb. 69 
P ip e r H eidsick , p e r doz. 96 
Polo, 3 doz., p e r doz. 48
R edicut, 1 2-3 oz..............  38
Scrapp le , 2 & 4 doz. . .  48
S h erry  Cobbler, 8 oz. . .  32
S pear H ead , 12 oz..........  44
S p ea r H ead , 14 2-3 oz. 44
S p ear H ead , 7 oz........... 47
Sq. D eal, 7. 14 and  28 lb. 30 
S ta r , 6, 12 & 24 lb. . .  43
S ta n d a rd  N avy , 7%, 15

& 30 lb ............................... 34
T en  P en n y , 6 & 12 lb. 35 
T ow n T alk , 14 oz. . .  31
Y ankee  Girl, 12 & 24 30

Scrap
All R ed, 5c ...................  5 76
Am. U nion S crap  . . . .  5 40
B ag  P ipe . 5c .................  5 88
C u tlas, 2% oz...................  26
Globe S crap , 2 oz........... 30
H ap p y  T h o ugh t, 2 oz. 30 
H oney  Com b Scrap , 5c 5 76 
H o n est S crap , 5c . . . .  1 55 
M ail Pouch, 4 doz. 5c 2 00
Old Songs, 5c ............... 6 76
Old T im es, % gro. . .  5 50 
P o la r  B ear, 5c, % gro. 5 76 
Red B and, 5c % gro.
Red M an S crap  5c . .  
Scrapple . 5c pkgs. . . .
S ure  S hot, 5c 1-6 gro. 
Y ankee G irl Scrap , 2oz.
P an  H and le  Scrp  % gr. 
P eachy  S crap , 5c . . . .  
U nion W o rk m an  2%

5 76 
1 42 
. 48 
5 76 
5 76 
5 76
5 76
6 00

Sm oking
All L eaf, 2% & 7 oz. 30
BB. 3% oz........................  6 00
BB. 7 oz........................... 12 00
BB, 14 oz......................... 24 00
B agdad, 10c tin s  . . . .  11 52
B adger, 3 oz.................... 5 04
B adger, 7 oz................... 11 52
B anner, 5o .............
B anner, 20c ...........
B anner, 40c ..........
Bfelwood. M ix ture , 
B ig  Chief, 2% oz. 
Biff Chief, 16 oz.

5 76 
1 60 
3 20

94
6 00 

30
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SPECIAL PRICE CURRENT ___ ™  1« w
12 13 14

Smoking
Bull D u rh am , 5e ......... 5 85
Bull D u rh am , 10c . . .  11 52 
Bull D u rh am , 15c . . .  17 28 
Bull D u rh am , 8 o t .  . .  3 60 
Bull D u rh am , 16 oz. . .  6 72
B uck H orn , 5c ........... 5 76
B uck H o rn , 1 0 c .............11 52
B ria r  P ipe, 5c ...........  6 00
B ria r  P ipe, 10c ........  12 00
B lack  Sw an, 5c ........... 5 76
B lack  Sw an, 14 oz. . .  3 50
Bob W h ite , 5c ........... 6 00
B ro therhood , 5c ........... 6 00
B ro therhood , 10c . . . .  H  10 
B ro therhood , 16 oz. . .  5 05
C arn iva l, 5c ................... 5 70
C arn iva l, % oz............... 39
C arn iva l, 16 oz............... 40
C ig a r C llp’g. Jo h n so n  30 
C igar C lip’g. S eym our 30 
Id en tity , 3 & 16 oz. • ■ 30
D arby  C igar C u ttin g s  4 50 
C o n tin en ta l Cubes, 10c 90
Corn C ake, 14 oz.......... 2 55
C orn C ake. 7 oz...........1 4a
Corn Cake, 5c ................. 5 7«
C ream , 50c p a ils  . . . .  4 7 0  
C uban  &tar, 5c foil - - 5 ifi 
C uban S ta r, 16 oz pa lls  3 <2
C hips, 10c .....................  10 30
Dills B est, 1% oz..........  ¿9
D ills B est, 3% oz........... ‘ ‘
D ills B est, 16 oz........... 73
D ixie K id. 5c ........... 48
D uke’s  M ix., 5c ........... » <6
D uke’s Mix, 10c . . . .  11 52 
D uke’s C am eo, 5c . .  5 ih
D rum , 5c .......................  5 76
F. F . A. 4 oz ...................->04
F. F- A. 7 oz............... H  52
F ash ion , 5c ................... 22
F ash ion , 16 oz...............  5 28
F ive  B ros., 5c ........... 5 j6
F ive  B ros., 10c ........... 10
F ive  c en t c u t P lu g . .  29
F  O B 10c ...................  11 52
F o u r R oses, 10c ........... ¿¡J
Fu ll D ress, 1% oz. . .  «2
Glad H and , 5c ........... 48
Gold Block, 10c ......... 12 00
Gold S ta r , 50c pail . .  4 ,0 
Gail & A x N avy, 5c 5 7h
G row ler, 5c ...................
G row ler, 10c ................. 94
G row ler, 20c ............... 1 8 *
G ian t, 5c .......................  5 76
G ian t, 40c .......................  3 96
H an d  M ade, 2% oz. . .  50
H azel N u t. 5c ............... 5 76
H oney Dew, 10c . . . .  12 00
H u n tin g , 5c ................. '• *8
I X  L. 5c .......................  6 10
I X  L ,. in  pa ils  ........ 3 90
J u s t  S u its, 5c ............... 6 00
J u s t  Su its, 10c ........... 12 00
K lin  D ried, 25c ........... 2 45
K ing  B ird, 7 oz.................2 16
K ing  B ird , 10c ........... 11 52
K ing  B ird , 5c ............... 5 76
L a  T u rk a , 5c ............... 5 16
L ittle  G ian t, 1 lb ..........  28
L ucky  S trik e , 10c . . . .  96
L e Redo, 3 oz...........  10 80
Le R edo, 8 & 16 oz. 38
M yrtle  N avy , 1 0 c ----- 11 52
M yrtle  N avy, 5c ............. 5 76
M ary land  Club, 5c . . .  50
M ayflow er, 5c ............... 5 76
M ayflow er, 10c .............  96
M ayflow er, 20c ............. 1 92
N ig g er H a ir, 5 c ........... 6 00
N ig g er H a ir , 10c . . . .  10 70 
N ig g e r H ead , 5c . . . .  5 40 
N ig g er H ead , 10c . . . . .  10 56
N oon H our, 5c ............. 48
Old Colony, 1-12 gro. 11 52
Old Mill, 5c ...................  5 76
Old E n g lish  C urve l% oz. 96
Old C rop 5c ...................  5 76
Old Crop, 25c ...............  20
P. S., 8 oz. 30 lb. cs. 19 
P. S.. 3 oz., p e r  gro. 5 70
P a t  H and , 1 oz..............  63
P a tte rs o n  Seal, 1% oz. 48 
P a tte rs o n  Seal, 3 oz. . .  96
P a tte rs o n  Seal, 16 oz. 5 00
Peerless , 5c ................... 5 76
P eerle ss , 10c c lo th  . .  11 52 
P ee rle ss , 10c p a p er ..10  80
P eerle ss , 20c ...............  2 04
P eerle ss , 40c ................. 4 08
P laza , 2 gro. c s ...........5 76
Plow  Boy, 5c ............... 5 76
Plow  Boy, 10c ........... 11 40
Plow  Boy, 14 jz ................ 4 70
P edro , 10c ................... 11 93
P r id e  o f V irg in ia. 1% 77
P ilo t. Sc ...........................  5 76
P ilo t, 14 oz. dofc...........2 10
P r in ce  A lbert, 5c . . . .  48
P rin ce  A lbert, 10c . . . .  96
P r in ce  A lbert, 8 oz. . .  3 84 
P r in ce  A lbert, 16 oz. . .  7 44 
Q ueen Q uality , 5c . . .  • 48
Rob Roy, 5c foil . . . .  5 76 
Rob Roy, 10c g ross ..10  52
R ob Roy, 25c doz.......... 2 10
Rob Roy, 50c doz.......... 4 10
S. &  M.. 5c g r o s s -----5 76
S. & M., 14 oz.. doz. . .  3 20 
Sold ier Boy, 5c g ro ss  5 76 
So ld ier Boy, 10c ----- 10 50

P ilo t, 7 oz. doz...........  1 05
S oldier Boy, 1 Tb.......... 4 75
S w eet C aporal, 1 oz. . .  60
S w eet L o tus, 5 c ...........6 00
S w eet L o tus. 10c . . . .  12 00 
Sw eet L o tus, » e r  dz. 4 35 
Sw eet Rose, 2% oz. . .  30 
Sw eet T ip  Top, 5c . .  50 
S w eet T ip  Top, 10c . .  1 00 
Sw eet T ips, % gro. . .  10 08
Sun Cured, 10c ............. 98
S um m er T im e, 5c . . . .  5 76 
S u m m er T im e, 7 oz. . .  1 65 
S um m er T im e, 14 oz. 3 50 
S tan d a rd , 5c foil . . . .  5 76 
S tan d a rd , 10c p a p er . .  8 64 
Seal N . C., 1% c u t p lug  70 
Seal N . C. 1% G ran. 63 
T h ree  F e a th e rs , 1 oz. 48 
T h ree  F e a th e rs , 10c 11 52
T h ree  F e a th e rs  an d  

P ipe  co m bina tion  . .  2 25 
Tom  & J e r ry , 14 oz. . .  3 60 
Tom  & J e r ry , 7 oz. . .  1 80
Tom  & J e r ry , 3 oz..........  76
T ro u t L ine, 5c ........... 5 9C
T ro u t L ine, 1 0 c ........... 11 00
T u rk ish , P a tro l , 2-9 5 76
Tuxedo, 1 oz. b ag s  . .  48
T uxedo, 2 oz. tin s  . .  96
T uxedo, 20c ................... 1 90
Tuxedo, 80c t in s  ----- 7 45
T w in O aks, 10c ........... 96
U nion L eader, 5 0 c -------5 10
U nion L eader, 25c . .  2 60 
U nion L ead er, 10c . .  11 52
U nion L eader, 5 c .........6 00
U nion W o rk m an , 1% 5 76
U ncle Sam , 10c ......... 10 80
U ncle Sam , 8 oz........... 2 25
U. S. M arine, 5c . . . .  5 76 
V an B ibber, 2 oz. t in  88
V elvet, 5c pouch ----- 4»
V elvet, 10c t in  ...............
V elvet, 8 oz. tin  ----- 3 84
V elvet, 16 oz. can  ----- 7 68
V elvet, co m bina tion  cs 5 ij>
W a r  P a th , 5c ............... 6 0«
W a r  P a th , 2 0 c ................. 1 60
W av e  L ine, 3 oz..........  40
W ave L ine. 16 oz..........  40
W ay  up, 2% oz.............. 5 75
W ay  up, 16 oz. pa ils  . .  31
W ild F ru it,  5 c ............... 5 76
W ild F ru it ,  10c ......... 11 52
Yum  Yum . 5c ............... 6 00
Yum  Y um , 10c . . . . .  11 5- 
Yum  Yum , 1 lb., doz. 4 80

T W IN E
C otton , 3 p ly  ...............  24
C otton , 4 ply  ............... 24
J u te , 2 piy ................... 14
H em p, 6 p l y ...................13
F lax , m edium  ............... 24
W ool, 1 lb. b a le s  . . .  9%

V IN EG A R
W h ite  W ine, 40 g ra in  8% 
W h ite  W ine, 80 g ra in  11% 
W h ite  W ine, 100 g ra in  13 
O akland  V in eg ar & P ick le  

Co’s B rands. 
H ig h lan d  app le  c id e r 22 
O ak land  app le  c id e r 16
S ta te  Sea l s u g a r  -----14
O akland  w h ite  p ick ling  10 

P ac k ag e s  free.
W IC K IN G

No. 0, p e r  g ro ss  ...........30
No. 1, p e r g ro ss  . . . .  40 
No. 2, p e r g ro ss  . . . .  50 
No. 3, p e r g ro ss  . . . .  75

W O O D E N W A R E
B ask e ts

B ushels  ...........................  1 00
B ushels, w ide b an d  . .  1 15
M ark et ...........................  40
S’plin t, la rg e  ...............  3 50
Splin t, m ed ium  ........... 3 00
Splin t, s m a l l ................... 2 75
W illow , C lothes, la rg e  8 25 
W illow , C lothes, sm all 6 75 
W illow , C lothes, m e’m 7 50

B u tte r  P a te s  
O vals

% lb., 250 in c ra te  . . . .  35 
% lb ., 250 in  c ra te  . . . .  35
1 lb ., 250 in c ra te  ........... 40
2 Tb., 250 in  c ra te  ........... 50
3 lb ., 250 in  c r a t e ...........70
5 lb ., 250 in  c ra te  ........... 90

W ire  E nd
1 lb., 250 in  c ra te  . .  ..35
2 lb., 250 in c ra te  . . . .  45
3 lb., 250 in  c ra te  . . . .  55 
5 lb., 250 in  c ra te  . . . .  65

C hurns
B arre l, 5 gal., each  . .  2 40 
B arre l 10 ga l., each  . .  2 55

C lothes P in s  
Round H ead
4% inch, 5 g ro ss  ........... 65
C artons, 20 2% doz. bxs 70 

Egg C ra te s  and  F illers 
H u m p ty  D um pty , 12 dz. 20
No. 1 com plete  ...............  40
No. 2, com ple te  ............... 28
C ase No. 2, fillers, 15

s e ts  ...............................  1 35
C ase, m edium , 12 s e ts  1 15

Faucets
Cork lined, 3 in ...............  70
C ork lined, 9 in ...............  80
C ork  lined , 10 In............... 90

Mop Sticks
T ro ja n  s p rin g  .......... 90
E c lip se  p a te n t sp rin g  85
No. 1 com m on ..........  80
No. 2 p a t. b ru sh  h o ld e r 85
Idea l No. 7 ...................  85
121b. co tto n  m op h ead s  1 45

Palls
2-hoop S ta n d a rd  ___  2 00
2- hoop S ta n d a rd  . . . .  2 25
3 - w lre  C able ..........  2 30
F ib re  ................................ 2 40
10 q t. G alvan ized  . . . .  1 70 
12 qt. G alvanized  . . . .  1 90 
14 qt. G alvan ized  . . . .  2 10

Tootholcks
B irch , 100 p ack ag es  . .  2 00
Id ea l .................................  85

Traps
M ouse, wood, 2 holes 22
M ouse, wood, 4 holes 45
M ouse, wood. 6 holes 70
M ouse, tin , 5 h o l e s __ 65
R at, wood .......................  80
R at, sp rin g  ...................  75

Tubs
20-in .S tan d ard , No. 1 8 00 
18-in. S ta n d a rd , No. 2 7 00 
16-in. S ta n d a rd , No. 3 6 00 
20-in. Cable, No. 1 . .  8 00
18-in. Cable, No. 2 ____ 7 00
16-in. Cable, No. 3 ____ 6 00
No. 1 F ib re  ............... 16 50
No. 2 F ib re  . .  ..15  00
No. 3 F ib re  ................13 50
L arge  G alvan ized  . . .  .5 50 
M edium  G alvanized  . .  4 75 
Sm all G alvan ized  . . .  4 25

W ashboards
B an n e r Globe ...............  2 50
B rass , S ingle ............. 3 25
G lass, S ingle .............  3 25
Single A cm e ................. 3 15
Double P ee rle ss  ........... 3 75
Single P e e rle ss  ........... 3 25
N o rth e rn  Q ueen ___  3 25
Double D uplex  ........... 3 00
Good E n o u g h  ............. 3 25
U niversal .......................  3 15

W indow  C leaners
12 in .................................... 1 65
14 in .................................... 1 85
16 in .................................... 2 30

Wood Bowls
13 in. B utter  ...............  1 75
15 in. B u tte r  ............... 2 50
17 in. B u tte r  ...............  4 75
19 in . B u tte r  ...............  7 50

W R A P P IN G  P A P E R
Com m on S traw  ...........  2
F ib re  M anila, w h ite  . .  3 
F ib re  M anila, co lored  4
No. 1 M an ila  .................  4
C ream  M an ila  ...............  3
B u tc h e rs ' M an ila  . . . .  2% 
W ax  B utter, short c ’nt 10 
W ax  Butter, fu ll count 15 
W ax  Butter, rolls . . . .  12

Y E A S T  C A K E
M agic, 3 doz.................. 1 15
S unligh t, 3 doz ............... l  00
S un ligh t, 1% doz...........  50
Y eas t F oam , 3 doz. . .  1 15 
Y east F oam , 1% doz. 58
YO U R S T R U L Y  L IN E S .

P o rk  an d  B eans 2 70@3 60
C ondensed Soup 3 25@3 60
S alad  D re ss in g 3 80@4 bu
A pple B u tte r  . . . @3 80
C atsu p  .................2 70@6 75
M acaron i ........... .1 70@2 35
Spices ................. 40@ 85
H erb s  ................... @ 75
E x tra c ts  ............. @2 25
C hili P o w d e r . . 85@2 12
P a p r ik a  ............... 9 85
C elery  S a lt . . . . 9 85
P o u ltry  S eason ing 85@1 25
P rep a re d  M u sta rd @1 80
P e a n u t B u tte r 1 80@2 80
Rolled O a ts  . . . 2 9 0 @ 4 15
D o u g h n u t F lo u r 4 05@4 50

A X L E  G R EA SE

1 lb. boxes, per gross 9 00 
3 lb. boxes, per gross 24 00

B A K IN G  P O W D E R  
Royal

10c sixe  . .  90 
%lb cans 1 35 
6 oz. cans 1 90 
%lb. cans 2 50 
%Tb cans 3 75 
l ib  cans 4 80 
31b cans 13 00 
5tb cans 21 50

C IGARS
Johnson Cigar Co.’s  Brand

S. C. W ., 1,000 l o t s ___ 32
El Portana .......................  33
E ven lng  P ress ...............  32
Exem plar .........................  32
Canadian Club, 300 lo ts  10 
W orden Grocer Co. Brands.

Canadian Club. 
Londres, 50s, wood . . . .  35 
Londres, 25s, tin s . . . .  35 
Londres, lots, 30s ............10

C O F F E E
Roasted

D w in n e ll-W rig h t Co’s B 'd s

W h ite  H ouse, 1 lb ...............
W h ite  H ouse, 21b ...............
E xce lsio r, B lend, l ib  ____
E xcelsio r, B lend, 21b ..........
T ip  Top, B lend, lib  ...........
R oyal B lend ...........................
R oyal H igh G rade  ...............
S u p erio r B lend .....................
B oston  Combination .............

D istributed b y  Judson  
Grocer Co., Grand Rapids; 
Lee & Cady, D etroit; S y
m ons Bros. & Co., Sag i
naw; Brown, D avis 9t W ar
ner, Jackson; Gods mark, 
Durand & Co., B attle  
Creek; Fielbach Co., T o
ledo.

T h e on ly
5 c

C l e a n s e r
Guaranteed to  

equal the 
best 19c kinds <

89 - C A N S - $2.89
O LD  M A S T E R  C O F F E E .

Old M a s te r  Coffee .........31
S an  M arto  Coffee ...........

R oyal G arden  T ea, p k g s  4o 
T H E  BOUR CO., 

T O L E D O , O H IO .

SA F E 8

Full line of Are and bur
glar proof sa fes  kept. In 
stock  by th e  Tradesm an  
Company. T h irty-five  s izes  
and sty les on hand a t all 
tim es—tw ice a s m any safes  
as are carried by any  other  
house in th e State. I f you 
are unable to  v is it Grand 
Rapids and inspect th e line  
personally, w rite for quo
tations.

SOAP
L a u tz  B ro s .’ & Co.

A cm e, 30 b a rs  ........... 4 00
Acm e, 25 ba rs , 75 lbs. 4 00 
Acm e, 25 b a rs , 70 lbs. 3 80 
A cm e. 100 cake* . . . .  3 20 
B ig  M as te r, 100 blocks 4 00 
C ream  B orax , 100 cks 3 85
G erm an  M ottled  ___  3 15
G erm an  M ottled , 5 bx. 3 15 
G erm an  M ottled , 10 b. 3 10 
G erm an  M ottled , 25 b 3 05 
L a u tz  N a p h th a  100 ck. 3 85 
M arseilles, 100 cak es  6 00 
M arseilles, 100 cks 5c 4 00 
M arseilles, 100 ck  toil 4 00 
M arseilles , % box to il 2 10

P ro c to r  & G am ble Co.
L enox  ............................  3 20
Ivory , 6 oz....................  4 00
Ivory , lo  oz..................  6 75
S ta r  .................................. 3 35

T rad e sm a n  Co.’s B ran d  
B 'a c k  H aw k , one box 2 50 
B lack  H aw k , five bxs  2 40 
B lack  H aw k , te n  bxs 2 25

A. B. W ris ley
Good C h eer .................  4 00
Old C o u n try  ............... 2 40

Soap Powders
A rm o u r’s ....................    3 70
B a b b itt’s 1776 .............  3 75
Gold D ust, 24 la rg e  . .4  30 
Gold D ust, 100 sm all . .3  8d
K irko line , 24 41b............ 2 80
L a u tz  N a p h th a  60s . .2  4o 
L a u tz  N a p h th a , 100s 3 75
P e a rlin e  .........................  3 75
R oseine .........................  3 5u
Snow  Boy, 24s fam ily

size  .............................  3 75
Snow  Boy, 60 5c ......... 2 40
Snow  Boy, 100 5c ___ 3 75
Snow  Boy. 20s ........... 4 00
W isdom  .........................  3 30

Soap Compounds 
Jo h n so n ’s  F’ine, 48 2 . .3  25 
Jo h n so n ’s  X X X  100 5c 4 00
R ub-N o-M ore  ............. 3 85
N ine  O’clock ............... 3 50

Scouring
Sapolio. g ross lo ts  . .  9 50 
Sapolio, h a lf  gro. lo ts  4 85 
Sapolio, s ing le  boxes 2 40
Sapolio, h an d  ........... 2 40
Scourine, 50 cak es  . .  1 80 
S courine, 100 cak es  . .  3 50

Conservative Investors Patronize 
Tradesman Advertisers

Public Seating for all Purposes
World's Largest Exclusive Manufacturers 

Church Furniture of Character
Being the  only exclusive designers and builders of 

C hurch Furn itu re  we are known as an au tho rity  on th is 
subject. Your building com m ittee should have our 
book Y-4.

American Steel Sanitary Desks
B uilt of steel to  w ithstand  stra in . All p a rts  are electric welded in to  on 
indestructib le unit. Your school board should have our illu stra ted  book B-C-

Motion Picture Theatre Seating
H ighest in quality , low est in price. W orld’s la rgest m anu factu re rs  o f exc lu sive  designs in  
opera chairs. S end floor sketch  for FREE SEATING PLAN and  book B -C -l.

f  A / I / V D  J ~ f  I P n i f  f l f / a  W e specialize Lodge. H all and 
L C / l l U C  I  U f i l l t U , C  A ssem bly  seating. O ur long

experience has given u s a 
know ledge of requirem ents and  how to m eet them  M any s ty le s  in  
stock  and built to  order, inc luding  the m ore inexpensive  portable chairs, 
veneer assem bly  chairs , and  luxu rious  upholstered  opera chairs. W rite  
fo r book B -C -2.

Hmerican Seating Company
218 S. W a b a sh  A v e ., C h ic a g o

G ra n d  R ap id s  N e w  Y o rk  B o s to n  P h iladelph ia
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BUSINESS-W ANTS DEPARTM ENT
A dvertisem ents inserted under this head for two cents a word the first insertion and one cent a word for each subsequent 

continuous insertion. No charge less than  25 cents. Cash m ust accompany all orders.

B U S IN E S S  C H A N C E S .

F o r  Sale—Good, new , c lean  s to ck  of 
d ry  goods a n d  m illinery  in  a  good tow n. 
E n q u ire  of Box 156, D im ondale, M ich.
__ _____________________________ _____ 835_

W e a re  go ing  to  open fifty  b ran ch  
c lo th in g  s to re s  in M ichigan an d  w an t 
fifty  m a n a g e rs  in  tow ns fro m  1.000 in 
h a b ita n ts  up. You m u s t h av e  $500 cash  
a s  secu rity . A b ig  m o n ey m ak er fo r  you. 
P re fe ren ce  g iven  to  m e rc h a n ts  w ho a re  
a lre a d y  in b u sin ess  w ho  can  div ide th e ir  
s to re  sp ace  w itn  us. O ur b ig  a d v er tis in g  
sy stem  will b rin g  th o u san d s  of c u s to m 
e rs  to  y o u r s to re . A ddress F ra n c is  C. 
L in d q u is t S to res  Co., G reenville , Mien.
__________________________________________ T10

F o r  S a le—A bout $6,000 g e n era l m e r
ch an d ise  in  good condition , w ell loca ted  
in  tow n of 800, on “K a ty ” ra ilro ad , ten  
m iles so u th  M issouri R iver. Good p ro p o 
s itio n  fo r c ash . Bock Box 25. P ilo t 
Grove, Mo. 888

F o r E x ch an g e—T h re e  re s id en ces  in 
K a n sa s  C ity , no incum brance, p rice  
$8,000. fo r m e rch an d ise  o r good fa rm . 
H. J . G rundm eier. B a rn a rd , K an . 884 

O km ulgee, O kla.. P ro p e r ty  F o r  Sale— 
O ne of th e  b e s t room ing  houses in a  live
oil a n d  g a s  tow n of 8,000; house is a 
tw o -s to ry  b rick . 27 x  68 feet, w ith  16- 
inch  w alls, b u ilt to  c a r ry  tw o m ore 
s to rie s ; lo t is 35x122  fe e t; som e sh ad e ;
4-room  c o tta g e  in re a r  th a t  re n ts  fo r 
$25 p e r m o n th ; house h a s  19 room s, in 
c lud ing  b a th ro o m s; s tr ic t ly  m odern  and  
h a s  bo th  g a s  an d  e lec tr ic ity ; fu rn ish ed  
th ro u g h o u t; a  b a rg a in ; in v e stig a te . M rs.
G. W . W eekley , 807 S. G rand , O km ulgee, 
Okla. S85

Blaicksm itl i shop :for sale , con n ty sea t
to wn, 45 miîles of .K an sas  C ity ; invoice
to ols and  st<)ck and lease  p ropel■ty. A d-
di•ess W m . I^owler, P ao la . K an. 886

Jew-elry sitore, d<jin g  good bus in ess,
$5>00. Look th is  up. A. De Moi sy. M ad-
isoliviille. Oh io. 883

For S a le - -C lean s to ck  grocer*\s h a rd -
w are an d  q u eensw a r e .  $ 1 .0 0 0  o íI S  fi. Bol
aiice on easv  te rm s. A ddress  M_ Rid-
dt F a lrb u r y. 111. SSI

For■ Sale—-V ery  >clean  s tock g en era l
m erch an d ise , a b o u t $4,000, in ab so lu te ly  
th e  b e st tow n o f  1.000 in C en tra l M ich i
gan . E xcllen t fa rm in g  co u n try . C an r e 
duce stock . N o a g en ts , no tra d e s . A d
d ress  N ii. sso. care  T rad e sm a n . »so

F o r Sale—T w e n ty - th re e  a c re s  of land 
n e a r  ra ilroad , jo in in g  a v illage of 1,000 
popu la tion  in  C lark  coun ty . W is. All 
c lear, good soil, w ill m ake  a  sp lend id  
tru c k  fa rm . W ill go a t  a  b a rg a in  ii 
ta k e n  soon. A ddress Alex. A. K riew ald t.
K irnannvood. W is. _____ 873

B usiness  B u ilder—T h a t’s w h a t you 
will say  ab o u t m y book of 52 g roce ry  
a d v e r tis em e n ts . An a d v e r tis em e n t fo r 
ev ery  w eek  in th e  y e a r  from  th is  book. 
P r ic e  $1. Send y o u r check to -d ay . Geo. 
F . Jo h n sto n , M ontezum a, Towa. S76

F o r  Sale—B u y er w an ted  fo r g en e ra l 
m e rch an d ise  bu sin ess  loca ted  on th e  b est 
co rn e r of B roadv iew , M on tana . S tock  of 
$12,000; good clean  m erch an d ise  of good 
q u a lity  an d  s tap le  sty les. T u rn  s to ck  
fo u r tim es  a year. Salesroom  is 50 x  60 
fee t; ju s t en la rg ed  an d  rem odeled, a t 
tra c tiv e  and  co n v en ien t in te rio r , a iry  
and  w ith  ab u n d an ce  of ligh t. B u ild ing  
h a s  fu ll b a se m e n t a n d  w a reh o u se  on 
sam e  floor a s  salesroom . B u t one com 
p e ti to r  in  tow n . A bout h a lf  a  m illion 
b u sh e ls  of g ra in  sh ipped from  B roadview  
th is  season . W ill be  n e a r ly  double th a t  
am o u n t n ex t y ear. R eason  fo r w ish ing  
to  sell such  a good b u sin ess , I have  o r 
g an ized  a n o th e r  bu s in ess  w h ich  w ill e n 
ab le  m e to  be ou t o f doo rs  m ore an d  
it n eed s  m y  e n tire  a tte n tio n . A ddress 
J . E . M uzzy. B roadv iew , M on tana .

875
F o r  Sale—M y sto ck  g ro ce rie s  and  fix

tu re s  a t  p rice  th a t  is  r ig h t. B. E . 
T ow nsend, 711 P o r ta g e  St., K alam azoo , 
M ich. ___________________________ 874

F ree— T he M in ing  N ew s, devo ted  to  an  
excep tiona l m in in g  in v estm en t, a n a  m in 
in g  new s, w ill be s e n t tn re e  m o n th s  free, 
to  g e t a cq u a in ted . TVie M in ing  N ew s, 
2510 W . 37th A ve., D enver. Colo. 895 

Do you w a n t to  se ll y o u r  b u s in ess  fo r 
c a sh ?  Send us a  b r ie f  d esc rip tio n  a n a  
w e w ill adv ice  you if  w e can  h an d le  It. 
O ur ch arg es  a re  le ss  th a n  1 p e r  cen t. 
O ur sy stem  of serv ice  m ean s qu ick  re 
su lts . S y s tem  Service  Co., K en to n , Ohio.

893
F o r Sale—E x ce llen t ch an ce  to  buy  

s to ck  d ry  goods, g ro ce rie s  a n d  shoes, 
th r iv in g  tow n  1.500. In v e s tm e n t $5,000. 
N o agenc ies  an sw er. A ddress No. 894. 
c a re  T radesm an ._____________________ 894__

F o r  Sale—G rocery , m a rk e t an d  g e n 
e ra l m e rch an d ise  s to re , 45 m iles from  
C hicago. B a s t y e a r ’s sa le s  am o u n ted  to  
$44,000. W ill sell b u ild in g  an d  s to re  or 
s to re  a lone. Invo ice  $8,000. W . S. S in- 
pel, S ip p e l-T re ss  P a p e r  Co., 607 W. 
R andolph  S t., C hicago, 111. 896

F o r  Sale—S to re  bu ild in g  opposite  
depot, w ith  sm all s to ck  g roceries. Good 
loca tion  fo r lu n ch es  a n d  so ft d rinks . 
W e s t E n d  G rocery , F rem o n t, M ich. 890 

F o r  Sale—A  good, w e ll-e stab lish ed  
g ro ce ry  a n d  m ea t m a rk e t, s to ck  and  
fix tu res  a b o u t $3,000, in  one of th e  b e st 
lo ca tio n s  in  K alam azoo , M ich. A ddress
E . R ., c a re  T rad esm an .______________889

Send fo u r  c en ts  fo r  b u lle tin  of h a rd 
w a re  s to ck  fo r  sa le  o r  exchange , g iv ing  
o w n e r’s  nam e  a n d  ad d ress , a m o u n t of 
s tock , b usiness, f ix tu res  an d  te rm s . A d
v ise  choice of S ta te . V. D. A u g sb u rg er
Co., K en to n . C)hio. _____  892

W a n te d —To re n t, a  good v a c a n t s to re  
in a  w id eaw ak e  tow n . A ddress  L ock
Box 72, C orunna , M ich.  870 _

F o r Sale—C lean  s to ck  of g e n e ra l m e r
ch an d ise  in K e n t coun ty , g rav e l road  to  
G rand  R apids. S tock  w ill Invoice ab o u t 
$3,000. T h is  s to re  h a s  p a id  b ig  fo r 19 
y ears . L o ca ted  in  good fa rm in g  section , 
sm all co m petition , sp lend id  chan ce  fo r 
good m an  to  s te p  r ig h t  in to  p a y in g  b u si
ness. W ill re n t o r  sell reasonab le . Could 
u se  un in cu m b ered  re a l e s ta te . O th e r 
business. A d d ress  No. 873, c a re  M ichigan
T rad esm an .   873

F o r R en t—M odern s to re  w ith  sa le s- 
b a sem en t, 46 ft. f ro n t 120 deep ; b e s t 
loca tion ; su itab le  fo r lad ie s ’ an d  g e n ts ’ 
re a d y - to -w e a r  d ry  goods, e tc . P o p u la 
tion  doubled  la s t  te n  y e a rs ; now  20.000. 
N e a re s t la rg e r  c ity  200 m iles aw ay. 
C o u n try  a n d  c lim a te  th e  b est. Geo. 
Ludw igs, W a lla  W alla , W a s h .____ 854

W A N T E D —E X P E R IE N C E D  S A L E S 
M EN  FO R  S IL K  A N D  D R E SS GOODS 
D E P A R T M E N T  IN  LA R G E GRAND 
R A P ID S  D E P A R T M E N T  STO RE. ONLY 
M EN  O F E X P E R IE N C E  IN  T H E S E  
L IN E S , A B L E  TO F U R N IS H  GOOD 
R E F E R E N C E S , N E E D  IN Q U IR E . P E R 
M A N E N T  PO SIT IO N  FO R  T H E  R IG H T 
M EN . A D D R E SS, G IV IN G  E X P E R IE N C E  
A N D  SA LARY  E X P E C T E D , M, CA RE 
TR A D ESM A N . 879

F o r  Sale—A new  O liver ty p ew rite r, 
co st $100, w ill se ll fo r  $65. H a s  never 
been  used . A ddress  C has. J . W ack,
L ittle  F a lls , N . J . ___________________ 860

F o r  Sale—Do you a d v e r tis e  locally?
I am  n o t a n  a d v e r tis in g  m an . I ’m  a  
g roce r, ju s t  like  yourse lf. B u t I hav e  a  
se r ies  of th ir ty  ad v e r tis em e n ts , w ritte n  
fo r  m e a t  a  p re t ty  s te e p  figure by  an  
e x p ert a n d  I 'd  like  to  sell th e m  to  som e 
grocer. T h ey  h av e  done m ig h ty  w ell 
fo r  m e a n d  th e y  w ill do th e  sam e  fo r 
you. You can  hav e  ten , tw e n ty  o r a ll 
of th e m  a t  $1 each . AVrite C. S. Schlos-
ser, M o rris to w n . Pa .______________  857
— I w a n t a  h a rd w a re  s to ck  fo r a  fa rm , 
w a n t a  fa rm  fo r a n  e lev a to r in  a  good 
ra ilro ad  tow n. A d d re ss  P h illip  L ip p ert,
S tan to n , M i c h . __________________  856

F o r R en t—B rick  s to re  bu ild ing , eq u ip 
ped w ith  shelv ing , co u n te rs , e lec tric
lig h ts  an d  w a te r . Good fa rm in g  v ic in 
ity . AVrite M rs. H . P . L indberg , M an-
ton , M ich._______________________  868

D ru g  S to re  F o r  Sale—Invoice a b o u t 
$3,000. O nly s to re  in  tow n. F o r  p a r 
t ic u la rs  ad d re ss  B ox 122, G rand  J u n c -
tion , M ich.___________________________ 866

H o te l—F o r  sale , le a se  an d  fu rn itu re  of 
th e  only  $2 p e r  d ay  h o te l in  co u n ty  s e a t;  
3,OOo p o p u la tio n ; m a in  line  of B u rlin g 
to n  a n d  cross  ro ad ; 20 p a sse n g e r  tra in s  
d a ily ; 3 s to ry  b rick , 35 room s; s team  
h e a t an d  e lec tric  lig h ts ; p ric e  $4,000; 
te rm s. J . H . T rem ain , O sceola, Iow a.

_______________ 864
160 ac re  fa rm  to  ex ch an g e  fo r h a rd 

w a re  s to ck . F in e  im p ro v em en ts ; b e s t 
of lan d ; coun ty  s e a t five m iles. O ne of 
th e  b e st fa rm s  in  th e  S ag in aw  Valley. 
P r ic e  tw e n ty  th o u san d  do llars . W ill e x 
c h an g e  fo r good h a rd w a re  o r  g e n e ra l 
m erch an d ise  s to ck  of te n  to  fifteen  
th o u san d  do llars . P re fe r  good tow n  in 
S o u th e a ste rn  M ich igan . A d d re ss  L an d  
Co.. 806 F ir s t  S t., B ay  C ity , M ich. 862 

F o r Sale—18,193 a c re s  tim b e r land  in 
St. L a n d ry  P a ris h , L ou isiana . 76,770,000 
fee t of tim b er. L an d  su b jec t to  cu l
tiv a tio n  a f te r  tim b e r is  rem oved . F o r  
p a r tic u la rs  ap p ly  to  J . E . D unlap , P la -
quem ine. La._________________________ 861

Good g ro w in g  v a r ie ty  b usiness, fn^ 
voice a b o u t $1,600. Good m a n u fa c tu rin g  
co u n ty  sea t tow n 5,000, C en tra l M ich i
g an . F a ilin g  h ea lth , re aso n  fo r  selling. 
A ddress D. C.. c a re  T rad esm an . 844

F o r  Sale—P ra c tic a lly  new  H edfe ld t 
sep a ra to r . N. M artin  Sons, 68 E a s t  S ou th  
W a te r  St., C hicago, 1 1 1 . _______ 842

E x ch an g e  new  house  an d  b a rn , w ith  
la rg e  lot, fo r s to ck  of shoes. L o ca ted  In 
H udsonville , M ich. E n q u ire  Jo h n  G un- 
s t ra .  L am on t, M ich.________________ 852

Stock  m en o r  o th e rs  w ho w a n t la rg e  
t r a c ts  of lan d  w ith in  fifty  m iles of G rand  
R apids, good to w n s an d  ra ilro ad s  n e a rb y  
can  g e t v a lu ab le  in fo rm a tio n  by  w ritin g  
R. E . O xford, B ig  R ap ids, M ich. 851

B usiness  C hance—F o r sale , g en e ra l 
s to re  in  good fa c to ry  to w n ; have  o th e r  
business. B ox 176, Y orktow n, Ind . 850 

F o r Sale—Good, new , c lean  s to ck  of 
m illinery  in a  good tow n. E n q u ire  of 
Box 156, D im ondale, M ich. 835

D ru g  s to ck  fo r sale. A $1,200 o r m ore, 
fo r $1,000 c ash ; only  d ru g  s to re  in tw o 
or th re e  tow ns ad jo in in g ; a m  68 y ea rs  
old. in  poor h e a lth ; m u s t sell; a  fine 
open ing  fo r m iddle ag ed  o r young  m an. 
P io n ee r D ru g  S tore, AValdo, AVis. 829 

F o r E xchange— F arm s, p lan ta tio n s ,
houses an d  v a ca n t lo ts ; fo r s to ck  of 
m e rch ad ise  o r vice versa . AVe ow n ou r 
p ropositions. M axw ell T rad in g  Co., 7th
an d  V ictory , T attle  Rock. A rk ______ 828

A good c lean  s to ck  of d ry  goods for 
sa le  in live tow n in C en tra l M ichigan. 
W ill in v e n to ry  a b o u t $8,000. N o trad es. 
A ddress  No. 827, c a re  T rad esm an . 827 

A cres—E x ch an g e  15S ac re s  P ecos V al
ley ; w ell w a te red ; good a lfa lfa ; 7-room  
house; w ill tra d e  fo r m e rch an d ise ; p r ic e  
$20,000: fa rm  c lear; o ffer c lear goods 
only: b e s t tu b e rc u la r  c lim a te  in U. S. 
W . B. C lark , A gt., L akew ood, N. M.

826
F o r Sale—A S ta r  coffee mill. No. IS. 

P ra c tic a lly  new . W rite  fo r p rice. A d
d re ss  C. C. Co., care  M ichigan T ra d e s 
m an . _ ___  _ _ _  832

W an ted —A y o u n g  m an  w ho is good 
a c c o u n ta n t, to  ta k e  ch a rg e  of book
keep in g  an d  c red it d e p a r tm e n t o f a  local 
firm . M ust be ab le  to  in v e s t five th o u 
san d  to  ten  th o u san d  do lla rs  In d iv idend  
p ay in g  stock . A d d ress  N o. 823, c a re
T rad esm an . ______ 823 

F o r  Sale—Good g roce ry  bu s in ess  in 
tow n of 1,200, loca ted  in b e s t fa rm in g  
sec tion  in  C en tra l M ichigan. Invoices, 
inc lud ing  fix tu res, $3,000. T rad e  w ell e s 
tab lished . Good o p p o rtu n ity . D on’t 
w rite  un less you m ean  business. A ddress
No. 814. c a re  T rad esm an ._______ __814 

F o r Sale—R ed B all g a rag e . 24 x  70
K aw n eer p la te  g la ss  fro n t, good location  
on W aubonsie , R ed B all & B lue G rass  
tra ils , B ow ser a u to  filte rin g  s ta tio n  on 
cu rb  line. D oing good business. Good 
rea so n  fo r  selling . W ill sell m y hom e 
p ro p erty , h o t w a te r  h e a t , h o t and  cold 
b a th . Also 165 a c re s  lan d  in  Colorado, 
w ill sell a t  b a rg a in . A nsw er L ock Box 
8, D onnellson, la . 811^

F o r Sale—B est a n d  only v a c a n t busi- 
ess co rn e r lo t in b e s t lit t le  tow n in  T u s 
cola Co., M ichigan. Splendid  open ing  for 
g en e ra l s to re  o r  bank , o r bo th , o r sm all 
hotel. W e t coun ty . J . P . R yan, 928" 
U n ity  B ldg.. C hicago. 111. 805

F o r  Sale—M y g en era l m e rch an d ise  
b u sin ess , a lso  good will, s to re , re a l e s 
ta te . D oing a  good p ro sp e ro u s  business. 
S tock  and  fix tu res  ab o u t $10.000, in s t r ic t 
ly firs t-c la s s  cond ition . R eason  fo r se ll
ing, w ish  to  re tire , a f te r  21 y e a rs ’ b u s i
ness. M arin e tte  Co., N o rth e rn  W isco n 
sin, p opu la tion  2,000, su rro u n d ed  by  p ro s 
p e rin g  fa rm in g  coun try . P a r tic u la rs  a d 
d ress  J . H . St ibbe , P esh tig o . W is . 792 
~~Cash fo r  y o u r bu s in ess  o r p ro p erty . I 
b ring  bu y ers  a n d  se lle rs  to g e th e r. N o 
m a tte r  w here  located , if you w a n t to  buy, 
sell o r exch an g e  a n y  k ind  of bu sin ess  or 
p ro p erty , w rite  me. E stab lish ed  1881. 
F ran k  P . C leveland, R eal E s ta te  E x p e rt. 
1261 A dam s E x p ress  B ldg., C hicago, 111.

326
I p ay  cash  fo r s to ck s  o r p a r t  s tocks  

of m erchand ise . M u st be cheap . H . 
K au fe r, M ilw aukee, W is. 92

F ree  fo r s ix  m onths, m y spec ia l offer 
to  in tro d u ce  m y m agazine  “ In v es tin g  
fo r p ro fit.” I t  is w o rth  $10 a  copy to  
anyone  w ho h a s  been  g e ttin g  poorer 
w hile th e  rich , rich e r. I t  d e m o n s tra te s  
th e  re a l e a rn in g  pow er of m oney and  
show s how  anyone, no m a tte r  how  poor, 
can  acq u ire  riches. In v es tin g  F o r P rofit 
is  th e  only p ro g ressiv e  financ ia l jo u rn a l 
published . I t  show s how  $100 grow s to  
$2.200. W rite  now  an d  I ’ll send  i t  six  
m o n th s  free . H  L . B arb er , 433, 28 W . 
Ja c k s o n B lvd.. C hicago._____________ 448

W ill p ay  cash  fo r s to ck  of shoes and  
rubbers . A ddress M. J . O., c a re  T ra d e s 
m an  _______________ 921

M erch an ts  P lea se  T a k e  N otice! W e 
have  c lien ts  of g rocery  s tocks, g en eral 
s tocks , d ry  goods stocks, h a rd w a re  stocks, 
d ru g  stocks . W e  hav e  on o u r l is t  a lso  a  
few  good fa rm s  to  ex ch an g e  fo r such  
stocks. A lso c ity  p ro p erty . I f  you w ish 
to  sell o r  exch an g e  y o u r bu s in ess  w rite  
us. G. R. B usiness  E xchange , 540 H o u se 
m an B ldg.. G rand  R apids. M ich .____ 859__

Look H e re  M erch an ts! You can  col
lect all y o u r old g iven  up  a cco u n ts  y o u r
self by o u r new  p lan . E nclose  s ta m p  fo r 
sam ple  an d  fu ll p a rtic u la rs . P ek in  Book
Co., D e tro it, M ich. 512

H e n ry  N oring , R eedsbu rg , W is., e x 
p e r t  m erch an d ise  au c tio n ee r  a n d  au th o r 
of T he  S ec re t of S uccessfu l A u c tio n ee r
ing, closes o u t o r  reduces  s to ck s  o f m e r
chand ise . W rite  fo r  d a te s  a n d  in fo rm a 
tion. 336

$25 to  sell y o u r fa rm  or business. G et 
o u r p roposition  o r list. P a rd ee , T ra v 
e rse  C ity, M ic h .______ _____________740

S afes O pened—AV. L. Slocum , safe  e x 
p e r t an d  locksm ith . 97 M onroe Ave.,
G ran d  R apids, M ich.________________ 104__

N otice—If you w a n t c ash  fo r your 
s tock  of m erchand ise , w rite  to  th e  M er
c h a n t 's  A uction  Co., R eedsbu rg , W is., 
it w ill pay  you. ___________ 655

D ru g  S tock  F o r Sale—D oing  $17,000 
cash  business, in  b est L ak e  Shore c ity  in 
AVestern M ichigan. S tock  in  f irs t-c la ss  
condition . B ran d  new  $2,000 soda  fo u n 
ta in . S a tis fa c to ry  rea so n s  fo r selling. 
T erm s, cash  o r nego tiab le  paper. F o r  
p a rtic u la rs  a d d re ss  No. 784, care  M ichi
gan  T rad esm an . 784

AVanted—Good p a y in g  h a rd w a re  stock , 
ab o u t $4,000, in good fa rm in g  com m unity . 
A ddress No. 869, care  M ichigan T ra d e s 
m an. 869

H E L P  W A N T E D .
W an ted  — E xperienced  sa le sm an  fo r 

clo th ing , d ry  goods, c a rp e ts  a n d  shoes. 
M ust com e well recom m ended  a n d  b e s t 
of re ference. A ddress No. 891, c a re  
T rad esm an . _____  __ ______ 891

A good p a in t an d  v a rn ish  sa le sm an  
can  a lw ay s  g e t a  position  a t  good sa la ry . 
L ea rn  how we help m en to  do th is . 
W rite  fo r  Book No. 1. T he  C leveland 
School o f P a in t  & V arn ish  S a lesm ansh ip . 
C axton , Bldg., C leveland, Ohio. 796

Y oung m en of a b ility  and  honesty , 
w an tin g  to  engage  In b u sin ess  an d  ta k e  
full charge, w rite  us. M ust h av e  c a p 
ita l  and  experience. Safe  in v estm en t 
g u a ran teed . A ddress, M ichigan Sales 
Co., c a re  T rad esm an . 756

W an ted —C lo th ing  sa le sm an  to  open an  
office and  ta k e  o rde rs  fo r  th e  b e s t th e re  
is in ta ilo ring . An a c tiv e  m an  Is c e r
ta in  to  s tab lish  a  v e ry  lu c ra tiv e  b u s i
ness w ith  th is  line. W rite  fo r In fo rm a
tion. E. L. Moon, G eneral A gent, C olum 
bus, Ohio. 591

S IT U A T IO N S  W A N T E D
AVa n te d —Position a s  clerk in generial

sto ri co u n try  tow n p re fe rred . Add rei3S
Cleri ca re  T radesn*an. S87

Pcisition  W anted-—W indow trin im i?r
and ca rd  w rite r. TIxperienceiil. U p-ti »-
d a ti s to res  an sw er. E. A. W hit ma i.
lo 1 S. D e tro it St.. Bollefont«tine. Olii

S77
F irs t-c la s s  g roce ry  c le rk  w an ted , p e r 

m an en t position  a n d  good s a la ry  to  th e  
r ig h t m an . S ta te  age, experience , place 
la s t  em ployed an d  s a la ry  expected . Lock 
Box 36S, Soo, M ich. 863

Safes That Are Safe

SIMPLY ASK  US

“Why do your safes save their 
contents where others fail?”

SA FE  SA FE S

Grand Rapids Safe Go. 
Tradesman Building
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GONE BEYOND.

Sudden and U nexpected  D eath  of C. 
C. Philbrick .

Charles C. Philbrick, who was a mem
ber of the firm of Foster, Stevens & Co., 
was seized with an attack of heart fail
ure while in Chicago Monday with Mrs. 
Philbrick with the intention of taking 
advantage of the excursion of the Chi
cago Athletic Club to the Panama Canal, 
and died immediately.

For the last fifty years Mr. Philbrick 
had been identified with Foster, Stevens 
& Co., for thirty-six  years having been 
a member of the firm, which, for the 
last twenty years he had represented 
at the annual conventions o f the N a
tional H ardw are Jobbers’ Associa
tion. He was well known to the hard
ware jobbing fraternity.

Born at Cassopolis, in 1844 he came 
with his parents to Grand Rapids in 
1847, his father, Joel Philbrick, being 
one of the early contractors and build
ers here, and the family occupying a 
residence where O’Brien B rothers’ un
dertaking establishment now stands at 
Ransom’avenue and Fulton street, N. E. 
Mr. Philbrick had lived in the family 
residence at 40 College avenue, for twen
ty years.

A fter graduating from the local 
high school he entered the employ 
of Foster & Metcalf, who conducted 
a small hardw are store on what was 
known as Grab corners, now Campau 
square. Beginning as a clerk he soon 
demonstrated his ability in a commercial 
way and was taken into the firm.

Mr. Philbrick was prominent in the 
Masonic fraternity, being a  Knights 
Templar, 32d degree Mason and a Shrill
er. He had many business connections 
in the city.

Besides the widow and the son he 
is survived by a sister, Miss Addie Phil
brick.

The funeral will be held at the fam 
ily residence to-morrow afternoon. The 
store of Foster, Stevens & Co. will be 
closed all day.

Appreciation.
My personal acquaintance with Charles 

C. Philbrick covers a period of nearly 
fifty years. A more intimate acquaint
ance with him in a business and friendly 
way would cover the past thirty-five 
years of his life. I esteemed Mr. Phil
brick highly because I had come to 
know him through this intimacy as only 
one can who has been given the privi
lege of near approach*. To many per
sons he had a brusk manner and be
cause of this many have had a right to 
consider him less genial and desirable 
as an acquaintance. My close personal 
touch with him enabled me to get down 
under this external coating of seeming 
unattractiveness and enabled me to find 
a man of sterling worth and boundless 
integrity. His capacity for industrial 
effort and labor was seemingly limit
less. The larger the task, the more 
arduous the duty, the stronger his ef
forts to m eet-them. Any tru st in his 
business or citizen life that was com
mitted to him was sure to receive care
ful and considerate attention. He never 
shirked a duty or failed to meet an 
obligation. Strange to say, notw ith
standing the vigor of his life otherwise, 
he was quite diffident in the part that

he took in public affairs. W henever 
called upon by those who desired and 
needed his assistance in the interest of 
our common humanity, he cheerfully 
responded and always met the expecta
tions of those who asked him to help. 
He was always intensely interested in 
any municipal or other governmental 
movement, striving to do his part in 
work required therein, so far as it was 
made known to him and he could. A 
man of a high order of intelligence and 
quite well read, he might have been per
haps more of a leader in civic move
ments if it had not been for this natural 
diffidence which gripped him whenever 
it was suggested that he m ight take a 
more prominent part therein. Yet to 
his credit it must be said that he was 
pleased when others led the way and

support them in movements which tend
ed to the up-lift of humanity along the 
lines of civic righteousness. I t  was my 
privilege to know Mr. Philbrick in his 
home life, as well as in our business 
association. Domestic by nature, he 
loved his home. I t was a pleasure to 
him to care for all the members of his 
family and provide well for their com
forts and pleasures. W hile we, as in
timate friends and neighbors, mourn his 
decease, yet upon the loved ones he has 
left behind, of course, has fallen this 
heart-searching bereavement. H e will 
be sadly missed in business and fraternal 
circles, but not to the same pathetic ex
tent that his presence will be missed in 
his own home. Mr. Philbrick’s religious 
life was not as intense as it is in some 
others, yet he believed and had pleasure 
in the things which make for one’s spirit
ual uplift. He was not bothered particu
larly by doctrines which sometimes con
fuse and darken one’s spiritual vision, 
but believed the truest expression of

one’s religious nature was to  be found 
in kindly deeds and quiet helpfulness. 
H e belonged to a class of men, by na
ture noble, who disliked exceedingly 
the shams of life and delighted in the 
things that were pure and lovely and 
of good report. George G. W hitw orth.

N ew sy N u g g e ts  F ro m  th e  C elery C ity
K alam azoo, Feb. 16.— K alam azoo 

Council held its regu lar m eeting  a t 
the hall on E as t M ain street, th ird  
floor over H ersh field ’s clo th ing  house, 
S aturday  evening. T w en ty -tw o  m em 
bers appeared  on the scene and a 
sh o rt bu t very  en thusiastic  m eeting  
was held, a t w hich tim e the tran sfe r  
of C. W . Doak, the C alum et baking 
pow der m an, was accepted.

I t  is not a very long tim e un til we 
go to  Saginaw  June 12, and 13 and 
the m em bers of the baseball team  are 
a lready m aking th e ir p repara tions to  
defend the title  to  the  baseball cup.

Philbrick.

W hile we know  G rand R apids has 
a very  nice case for th is cup, we still 
feel th a t we w ould like to  m ake them  
see th a t they  should be w illing to  
sell the  case to  us so th a t it m igh t be 
placed w here it w as in tended to  go, 
nam ely, around  the baseball cup. If 
they  persist in keeping the  case, they  
m ust m ake som e arran g em en ts  w ith  
the  K alam azoo baseball team  w hereby 
the K azoo boys can see th e ir way clear 
to  lose the claim  to  the  cup. T h is 
the K azoo boys stubborn ly  insist can

never be the case. A ccord ing  to  re 
p o rts  there  w ill be som e base ball 
team s in the  field a t Saginaw  th a t did 
n o t com pete a t G rand Rapids.

Som e of the  candidates for in itia
tion  failed to  appear a t the last m eet
ing  and there  w ere several applica
tions in sigh t th a t the boys w ish to  
g e t before  the  Council ye t th is year, 
so we have called a special session 
again  th is m onth  to  take care of those 
w ho did no t ge t in a t the  las t S a t
u rday  n igh t m eeting. T here  are also 
a couple of tran sfers  th a t should be 
in  by th a t tim e. T h e  m eeting  will 
be held on Satu rday  evening, Feb. 
28, a t 6 o ’clock. A fte r the business 
sessions, the  boys will en te rta in  the 
ladies and th e ir friends w ith m usic 
and  dancing. T he eats com m ittee 
w ill be very m uch in evidence and we 
are  assured  of one of the  usual good 
tim es we have alw ays enjoyed at 
these  inform al parties. B ring  your 
friends and those  whom  you have 
lined  up fo r m em bership.

W e have secured the p resen t quar
te rs  and th e  unse ttled  m atte r of a hall 
is over. T he O dd Fellow s have 
taken  the  lease of the hall which we 
fo rm erly  used and have changed 
th in g s so th a t you would hard ly  rec 
ognize the place. T he d ining room  
and the  ladies p a rlo r have also come 
in fo r th e ir share of im provem ents 
and  every th ing  seem s very  hom elike. 
W e certain ly  apprecia te  the lease of 
th e  old hall again, as the  location  is 
c en tra l and very  convenient fo r cars 
a t  the close of the late  m eetings.

M. N. M acG regor, 138 F a rm ers 
avenue, is on the sick list and, though  
he is not confined to  the  house all of 
th e  tim e, he is unable to  continue his 
w ork  on the  road. H e would be very 
g lad to  see any of the boys w ho have 
the  o p p ortun ity  to  call.

M rs. C. H . Sm ith  is confined at 
B orgess hospital, fo llow ing a serious 
operation . W hile her condition  is 
now no t w hat could be hoped for, 
there  still seem s to  be an even chance 
for her. R. S. H opkins.

T he m an w hose credit is best is 
not the m an who has the m ost m oney, 
but the m an who alw ays pays when 
he agrees to.

He is a near-thoughtless man who 
thinks only of himself.

__ B U S IN E S S  C H A N C E S ._________
Drug- an d  book stock . F in d  a  b a rg a in  

by  w ritin g  to  Box 75, Y p silan ti; re aso n s
poor h e a l th  a n d  80 y e a r s ._____ _____ 898

F o r Sale—C hance  of a  life tim e, b la c k 
sm ith  shop  co n tinuously  fo r th ir ty  years. 
B ig p ay in g  p a tro n a g e . O w ner re tir in g  
a f te r  17 y e a rs  w ith  am p le  profit. W ill 
co n tin u e  bu s in ess  fo r  one m o n th . B uy 
now  a n d  en jo y  e s ta b lish e d  business . 
Shop w ould re n t a t  p ro fit of 15 p e r  cent, 
n e t a s  in v estm en t. B uy  qu ick  and  
hav e  fly ing  s ta r t .  M. H . D onahue,
B rooklyn, M ich. _________________897

F o r  Sale—C heap, te rm s  if  desired , e le
g a n t  m ah o g an y  d ru g  s to re  fix tu re s  com 
p lete , w a ll case, show  case s  (und iv ided  
bevel p la te  g la ss ), scales, e tc . R ussell 
B. T h ay er, S ag inaw , M ich. 899

M ORTGAGE A SSIG N M E N T  SA LE
V arie ty , B az a a r, 5, 10 a n d  25c goods 

an d  fix tu res, D ow agiac, M ich igan . B es t 
loca tion  in C ity —long  le a se  if desired . 
In v en to ry  a b o u t $4,000.00. Sealed  b id s 
w ith  check  $50.00 rece iv ed  on o r  before  
F e b ru a ry  27, 1914.

C A R L  D. M O S IE R , 
T ru stee  and M ortgagee.

United Light &  Railways Co.
H -S-C -B  H -S-C -B

W rite  us for quotations on F irs t P referred  6% C um ulative 
S tock  of the  United L ight & R ailw ays Co. This stock  is exem pt 
from  th e  norm al Federal Income T ax  to  th e  holder, for th e  rea
son th a t  th e  T ax  is paid a t the  source. Send for c ircu lar show 
ing prosperous condition of th is  company.

Howe, Snow, Corrigan & Bertles
1,22 Grand Rapids, Mich. Mich“MfBite.

was willing to go with them and help

C harles C.



GOLD DUST
Four words tell the story of 4‘G O LD  

D U S T ,” it “ Sells, Satisfies, Keeps 

Selling” because of the combination of 

wide usefulness and extensive, persistent 

advertising. Just be sure to keep it 

where your customers can SEE it. 

That’s enough!

TH E N.K. F A  PR AN K COMPANY

E v e r y  
Passer-by a  
Prospective 
Custom er

one
rmwo n c t

» eicht

muieTeam

household use
^ a n C < t t ' n iO f tU r t i

T h in k  o f it! E v e r y  person th a t  passes y o u r  door or en
ters y o u r  store is a p rosp ective  B o r a x  cu sto m er. E v e ry  

one o f  th em — regardless o f age, o ccu p ation  or sta tio n  
in  life .

20 BORAX
is a harmless antiseptic qleanser. Finds a hundred and one uses 

in the Laundry, Kitchen, Nursery, Sick Room and Bath Room.
It’s absolutely pure, perfectly safe. Cleanses quickly, thoroughly, h y g ien ic a lly .

Saves no end of time, trouble and work in the home. It's a “self-seller” when 
given a chance. Give it a chance. It’ll pay you. Pay you to display it—to keep 

it in sight where customers and prospective customers can read the directions 
and many uses printed on every carton. T ry i t .  Try it now, to -d a y .

PACIFIC COAST BORAX CO.
CHICAGO, ILL.

■ m H Ü

/
/

/



We Sell It 
for You

We not only do the baking in our two-million dollar 
sunlit bakery, thereby saving the housewife the work 
and worry, but we do the merchandising for the dis
tributor. We aim to sell

Shredded Wheat
before it goes on your shelves. You haven’t time 
to talk Shredded Wheat. We do the talking for 
you in the newspapers in nearly every city  and town 
and in the leading magazines of large national 
circulation. Shredded Wheat is the best advertised 
cereal breakfast food on earth.

TRISCUIT is the Shredded Wheat wafer 
—a crisp, tasty whole wheat toast—delic
ious with butter, cheese or marmalades.

Shredded Wheat Biscuit is packed in 
odorless spruce wood cases which may 
be readily sold for ten or fifteen cents, 
thereby adding to the grocer’s profits.

M ADE O N LY  BY

The Shredded W heat Company
N IA G A R A  FALLS, N . Y.

lntour 9uest of the Best
B u yWJUuvmA

Beans
T hey a re  B est

Just That!
Tfic Williams Bros. Co.

S I Z E S  of Detroit GROCERS

CASH PAYMENT FOR THE DISPLAY OF

(nee. us.pat. o rfj

SK your jobber to explain to you the cash inducements we have author
ized him to offer you for the live display of Karo in your window 

and store.
Karo business is more active than ever. Retailers are taking advantage of our cash bonus offer to 

make their displays more prominent. The displays are capitalizing the popularity of this great household
syrup. The demand is so large that we are actually two weeks behind on our 
shipments.

To insure your full profits on the big volume of Karo business this spring, 
you want to order liberally. Order plenty for the next ninety days. For quick 
delivery, order to-day.

CORN PRODUCTS REFINING COMPANY
N E W  YORK


