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Good Yeast
Good Bread «r* Start the New Year Right

H | h A Citizens Telephone in Your
G 00 d ealt Business or Residence Will Help
i9 Citizens Service

Sell Your Customers

FLEISCHM AN N 'S Citizens Telephone Co.
YEAST

I: L O U R Don’t Depend on Relatives

To manage your estate. |f is not good business. Not
that the relatives couldn't do it, but because it is not

iS the CheapeSt fOOd prOdUCt on the their business. They have other things to do.
market B & You WillBe Surprised

To learn how little it costs to have your affairs handled
OUR WELL KNOWN BRANDS by the Michigan Trust Company. How often have you
heard of money being lost, property sold for too small

Ceresota—rSpring Wheat
a price, and funds not properly invested?

Red Star—Kansas Hard Wheat

Aristos or Red Turkey The Michigan Trust Company, being a corporation
Fanchon—The Kansas Quality Flour . never dies, it is always here, the records are always at
Barlow’s Best Michigan Winter Wheat your command, and easily understood.

Barlow’s Old Tyme Graham Ask us to send you Blank Wills and Booklet giving

Call up our Flour Department for some the inheritance laws of Michigan.

attractive prices. Let us tell you how small our fee is, and how well we
do our work. Come in and talk it over, or write us, "
and we will call on you.

Judson Grocer Co. o
The Pure Foods House The Michigan Trust Co.

GRAND RAPIDS MICHIGAN Grand Rapids, Michigan

SNOW BOY FREE!

For a limited time and subject to withdrawal without advance notice, we offer

Il1i v3IMIli fiiRlif SNOW BOYWASHING POWDER 24s FAMILY SIZE

through the jobber—to Retail Grocers

25 boxes ¢ $3.60—5 boxes FREE*
HBriIGm n 10 boxes T 3.60—2 boxes FREE
g a 5 boxes @ 3.65—1 box FREE

2# boxes @ 3.75—w box FREE
F. O. B. Buffalo: Freight prepaid to your R. R. Station in lots not less than 5 boxes.

| WASHING ! I I I All Orders at above prices must be for immediate delivery.

i P f | | M g h P This Inducement Is for NEW ORDERS ONLY—subject to withdrawal without notice.
Order from your Jobber at once or send your order to us giving name of Jobber through
whom order ia to be filled. _ Yours very truly,

jo
ig

Jft

Laute Bros. & Co.



SPECIAL FEATURES.

3. Detroit Detonations.

4. News of the Business World.
5. Grocery and Produce Market.
6. Upper Peninsula.

8. Editorial.

9. Representative Retailers.

10. Clothing.

12. Butter, Eggs and Provisions.
14. Financial.

17. Dry Goods.

18. Shoes.

20. Woman’s World.

22. Hardware.

24. The Commercial Traveler.
26. Drugs.

27. Drug Price Current.

28. Grocery Price Current.

30. Special Price Current.

31. Business Wants.

MADE A GREAT SHOWING.

That a bill which practically propos-
ed to pave the way for Nation-wide
prohibition should have had a favor-
able vote in the National House of
Representatives of 197 to 189 is of it-
slelf at once remarkable and signifi-
cant. It requires a two-thirds vote
to approve an amendment to the con-
stitution for submission to the several
stafe legislatures, so that the plan is
actually defeated, although it has a
majority of all the votes cast. An-
other interesting fact in this connec-
tion is that those who supposed a
good many members would make it
convenient to be absent when the
roll was called were mistaken. They
were nearly all there and ranged up
on one side or the other. It can not
otherwise than give encouragement to
the friends and supporters of the;
proposition, although they will make
a mistake if they take it too serious-
ly or rather too hopefully.

It is fair to bear in mind that while
this is a test vote in one sense, it
is not in another. Every one voting
knew that two-thirds would be nec-
essary to carry it and they also knew
that the two-thirds would not be
forthcoming even if a good many vot-
ed for it who would not have done
so had their vote been decisive. There
was undoubtedly some deception
practiced by those who as a last re-
sort would have voted against it, but
who knowing it would fail voted for
it. Had it been a question where a
majority would have been sufficient,
it is quite possible the result would
have been different. The friends of
prohibition, however, will not pay
much attention to this phase of the
subject, but rather will rejoice that
they made so good a showing and
they may be pardoned for having con-
siderable pride in their accomplish-
ment. Since it has been defeated
in the House, there will be no n'eed
of taking it to the Senate, as there
would be no reason save getting a
show of hands. The vote will in-
sure its being brought up another
year and probably succeeding years,
but even after it gets the two-thirds
in Congress, the amendment will not
be made until it gets the requisite
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number of approvals from the states
which make up the National Govern-
ment. It follows, then, that National
prohibition is a long way off, although
it has made a good start.

INDUSTRIAL PERPLEXITIES.

The apprehension of a hard winter
is not due solely to a fear of dimin-
ished purchasing power on the part of
the masses. The menace to our in-
dustries from sheer inability to se-
cure their raw materials is very real.
The writer has in mind a large plant
in one of our most prosperous towns
which, before the war, had bought six
months’ supplies of its raw material.
The material got as far as a point in
Belgium in close proximity to the
German operations, and there disap-
peared from sight. Every attempt to
trace it has failed. Meanwhile, the
plant has material on hand sufficient
for about six weeks, at the end of
which it will probably have to shut
down, throwing out of employment a
large number of skilled and very self-
respecting employes.

Something may intervene to prevent
this, but the uncertainty in this and
other cases inevitable tends to create
a spirit of economy on all sides. The
effect is already being witnessed in
quarters where it is most regrettable.
An impairment of charities is mani-
fest. Some of the charitable institu-
tions have unrestricted funds on which
they can draw to tide over a period of
diminished annual contributions, but
others are much less fortunately sit-
uated, and some are even confronting
the contingency of closing their doors.

Years ago, when houses were not
so well heated as they are to-day, it
was often remarked of persons who
opened their windows and doors in
the winter, that they were foolish “to
attempt to heat all outdoors.” Fresh
air is not dreaded to-day as it was
fifty or more years ago. To-day no
one laughs over attempts to heat a
part of “outdoors,” for in fruit re-
gions it is common practice to build
fires to heat orchards and prevent
them from being touched by frost.
Smudge pots have been used, but in
Southern California they have been
relegated to the scrap heap, and a
million orchard heaters have been dis~
tribued throughout the citrus fruit
belt. They burn oil and generate
real warmth. They have dampers,
drafts and chimneys, so that the heat
can be regulated. The growers are
ready to laugh at Jack Frost and to
show him that if they cant heat “all
outdoors,” they can heat a section of
it.

Most of the fun we have is in the
anticipation, which never causes a
headache.

VALUE OF PERSONALITY.

The manufacturer of a specialty is
constantly complaining that, however
much friendliness he displays toward
the grocer the latter will usually be
influenced by the low price far quicker
than he will by the demands of friend-
ship and co-operation. In its essence
this raises the question whether price
is, after all, the chief consideration in
competition of products. The answer
probably lies in an analysis of the
grocer. Right there comes in still
another factor, which probably does
more than anything else to influence
distributive efficiency—personality.

Personality is too seldom studied in
an analytical way by manufacturers.
The personality of the grocer may
have an overplus of cupidity in it, but
it is more likely that he is swayed
by the ready sale and the repeated
sale than he is by a mere matter of
price. After all, it doesn’t matter
much to the retailer what price he
pays, so long as the goods will sell
readily and pay a satisfactory profit.
And the satisfactoriness of profit is
measured by the average grocer more
by the aggregate amount of money he
can skim off his normal transactions in
a given product in a given time than
by the profit per package. The most
successful specialties in the market to-
day have been standardized by the
advertising done by their manufac-
turers and the resulting readiness of
demand is as much a welcome asset
to the grocer as to the owner of the
brand. For both it spells profitable
business and probably helps more to
bring them into a sense of mutual in-
terest than a few cents per package
more or less. The same is true of
the jobber, although jobbers frankly
admit that they prefer to play the
part of passive distributors rather than
pushers. If the position of all three
as outlined in this programme is cor-
rectly stated, evolution will move for-
ward far more intelligently from find-
ing it out than from seeking to per-
petuate a spirit of class antagonism.

One of the extraordinary features of
this extraordinary war is that English
soldiers in the trenches are, in con-
siderable number, being given week-
end leaves. Thus, two boat trains a
day leave the Victoria Station for the
front, and they are crowded with
soldiers who have had a few days at
home. One train is usually filled with
officers, another with men; and a few
hours after leaving wives and children
they are back in their cold, wet
trenches in Flanders. This week-end
leave is so typically in consonance
with British custom that one wonders
if some kind of a bank holiday will
not soon be arranged with the Ger-
mans, if the deadlock continues much

longer. From the military viewpoint,
the brief visits home are thoroughly
justified. Nothing outside of bullets
did more damage during our Civil
War than nostalgia; and the evil ef-
fects of homesickness in destroying
vitality and weakening the will to
live on were plainly noticeable during
the Boer War. Still another reason
doubtless influences the War Office,
and that is the effect upon recruiting.
The returning men are so certain of
their eventual triumph over the enemy
and so full of a quiet readiness to
return to their terrible life under fire
as to make them the most useful of
recruiting sergeants. But week-end
excursions home from the front are
none the less an amazing novelty in
warfare.

In some places a movement is be-
ing inaugurated to lessen the amount
of profanity. It is urged that it is
heard altogether too frequently on
the streets and naturally enough the
children are taking it up and indulg-
ing in it without really knowing what
they say or understanding the signifi-
cance of the words they use. The
movement is one which might well
be taken up everywhere, because pro-
fanity adds no emphasis and lessens
rather than increases the respect to
which its user is entitled. One need
not be particularly pious to find it
better left out of daily conversation.
Indulgence in it is undignified to say
the least, without any reference to
the other and better reason which
should prevent it.

A contributor to a New York paper
calls attention to the value of news-
papers as a means of keeping warm.
He tells of being once caught in a se-
vere cold spell in a little town of
Northern New York, where there
were not bed clothes in the hotel to
go around. A fellow guest suggested
using newspapers. They were insert-
ed between the light bed covers, and
all managed to keep warm during the
night. Country people know the
value of newspapers in keeping out
the cold and they use them as chest
and back protectors when taking long
drives. Poor people who have not
sufficient bed covering could add to
the warmth by using newspapers be-
tween blankets.

Common sense can prove an alibi in
most cases.

A bad memory is a cheerful liar’s
nightmare.

Judson Grocer Company
The Pure Foods House
COME IN
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What Some Michigan Cities Are Do-
ing.
W ritten for the TragesmanA

An implement factory will open for
business at Bad Axe in January.

Bay City has a lively Advertisers
Club and an interesting series of meet-
ings has been arranged for the win-
ter, with prominent speakers from
outside.

The Pere Marquette Railroad is
building a new freight and passenger
station at Valley Center, located mid-
way between Saginaw and Port
Huron.

Saginaw is determined to keep its
sidewalks free of snow this winter
and property owners have been warn-
ed to clean off the snow in front of
vacant lots as well. Delinquents will
land in police court.

St. Joseph has opened a municipal
ice skating park, well illuminated and
well guarded by a former member of
the life saving crew.

Albion has passed an ordinance for-
bidding the painting of signs on side-
walks, also one requiring the trim-
ming of trees of property owners
when there.is interference with the
new tungsten street lights that are be-
ing installed.

Eighty-seven cars of Mason county
products were shipped by rail -out of
Scottville in November, including the
following: five cars grain, six cars
canned goods, nine cars apples, twenty
cars merchandise, twenty-three cars
hay and twenty-four cars potatoes.

The charter revision committee of
the Bay City Common Council has
adopted a resolution that the Council
be given the power to regulate and
prohibit the erection of billboards in
the city. Alderman Gardner, who in-
troduced the measure, said: “Bill-
boards are unsightly and are not the
proper thing for an up-to-date city.
They are a thing of the past and,
rather than doing good as an adver-
tising agency, serve to cover up un-
sightly scenes in their rear. A look
behind any billboard would convince
any, man that they work a greater
harm to the city than good. If I had
my way | would wipe out every bill-
board In Bay City.”

A meeting will be held at Reed City
December 31 to organize a County
Board of Commerce, with a view to
boosting Osceola.

North Saginaw business men are
asking for a new auto fire engine to
protect manufacturing and business
interests there.

The Flint Board of Commerce rec-
ommends that permanent hitching
posts for farmers’ teams be installed
on the city market. All farm pro-
duce is weighed free at the market
scales.

Brown City business men have or-
ganized to provide suitable quarters
and entertainments for the boys and
young men during the winter. Good
clean sport and other things worth
while will be encouraged.

Alpena’s second Hospitality Day
brought 1,200 people and was a suc-
cess. A permanent waiting and rest
room for city visitors will be es-
tablished.

One of the prosperous concerns at
Ann Arbor is the Hoover Steel Ball
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Co., which is turning out a product
which heretofore has been made only
in Germany. During the past year
the company has been paying 2 per
cent, quarterly dividends, with 1 per
cent, extra payable January 1 as a
Christmas present. The plant, has in-
creased 50 per cent, in floor space
and 100 per cent, in equipment dur-
ing the year.

Gross earnings of the city water
plant at Saginaw this year will ap-
proximate $132,000, or a nice increase
over a year ago. Almond Griffen.

Saw His Chance in Horse Radish.

A boy whose back yard grew horse-
radish so abundantly that it was nec-
essary to dig some of it up and de-
stroy it, happened to hear a Grand
Rapids grocer remark to a customer
that his supply of horseradish was ex-
hausted and that he was unable to
secure a sufficient supply for his trade.
The boy saw his opportunity, and be-
fore he left the city had secured the
promise of a number of grocers to
take a dozen jars of horeradish, and
more if it proved satisfactory, and he
also invested in a case of 200 glass
jars and a package of printed labels.

He said: “The labels read ‘Bigelow
Bros.” | thought the ‘Bros.” looked
much better than my lone name.” His
younger brother had been taken into
the firm without consultation, it being
a quick move. “Well,” he continued,

my brother was willing, and we start-
ed out and dug horseradish until we
believed we had enough to fill the
jars. The next move was to thor-
oughly clean it, and then we started
in with the graters and filled the 200
jars. As to the ingredients which went
into the first lot and each lot since |
must not tell, as that information be-
longs to the firm, but | will say that
vinegar is generally used, and only the
best vinegar obtainable is advisable.

Our jars were packed in cases

holding one dozen each and shipped
to the merchants whose names | had
procured, and in a surprisingly short
time results were forthcoming, to the
end that we were receiving more or-
ders than we could fill. To add to
our predicament, the supply in our
garden had given out, and that in our
neighbors’ yards was tending that
way. By autumn of the following
year we were writing letters to the ef-
fect that The demand has overtaxed
the capacity of our factory,” and it
was then that we came to see the need
of making horseradish a cultivated
crop.

“That fall we secured as many
healthy roots as we could obtain
throughout the neighborhood and set
them out. We placed them about two
feet apart, choosing this distance more
with an idea to running the cultivator
through it than anything else. It
came up well the next spring, and we
gave it the care allotted to the other
farm crops, and the result has justi-
fied the efforts. We now hate our
regular customers, and grow enough
horseradish during the summer to
keeping us busy much of the winter
preparing it for market.

“The demand for horseradish is
good, and | dare say the supply has
never equaled it, but it is not what it

tradesman

might be and would be if mere people
gave it a trial,”

Death of Herbert Irelrarnd', §f Battle

Battle Creek, Dee. 89,='That “The
pen is mightier than the sword” is
generally bBelieved. The peh is also
used to’ chronicle events that are as
sad a§ the work of the Sword. Our
boys at Battle Creek have lived
through an event that came close to
lig all. Our worthy brother, Her-
bert Weir Ireland, “died in Nichols
Hospital December 18 and was_buried
in Oak Hill cemetery, in this city, the
following Sunday. r. Ireland left a
widow, an old mother and a brother
and sister in Detroit and a host of
friends to mourn his departure.

Herbert Ireland will be missed by a
host of friends and acquaintances who
always felt better after meeting and
feeling his cheery presence. Herbert

a comparatively new man in ottr

pai ! g
'eﬂ Mem. His ar%gkghep? %asfagtneano

cheer and good fellowship and he
always boosted and never knocked
His life was_spent in sellihg goods and
he never shirked his dutieS. ~ He han-
dled”various iihes and at the time of
his death was covering territory for
Loose-Wiles out of the Chicago bak-
. Bwa8 an enthusiastic U. C. T
and ni§_Council turned out strong to
their last respects to his memory.
The pall bearers were members of hi?
'wo A _line of the boys
of 153 ‘escorted his remains to t%e
grave.

Mr. Ireland was a finished vocalist
He had a beautiful voice, which had
had the benefit of the best instruction
of the most capable Eastern tutors.
Coupled with, this gift was a natural
talent for composing and many beau-
tiful songs had beén placed “on the
market by our deceased brother. His
home town, Battle Creek, was his
pride and we all have lost a loyal citi-

Ireland will be missed and
ms place wiH be hard to fill.
ay his spirit rest in peace!
A Brother U. C. T.
Grocery Cat Secures Legal Status.

Whatever may be said about the cat
as a sanitary factory of the grocery
store, she certainly is a factor in help-
ing keep down all those hundreds of
millions of dollars in damage done by
rats and has won recognition before
the law in Maine. According to the
New England Grocer, Judge Bird—
despite an antipathy of the two species

has just handed down a rescript in
the Rockland county session, declar-
ing that a cat is a “domestic animal”
within the purview of the State laws.

It is said to be the first time in
the history of American and English
courts that the exact status of a cat
in the court has been legally defined
and determined. An effort made sev-
eral times to get a law through the
Massachusetts Legislature giving to
the cat the same status as the dog has
always failed.

It appears that a dog belonging to
one C. W. Thurston was killed by one
Carter, while hotly pursuing Carter’s
cat, and justified the killing by virtue
of Section 59, Chapter 4, of the Re-
vised Statutes of Maine, and amend-
ments thereto, providing that “any
person may lawfully kill a dog which
. is found worrying, wounding
or killing any domestic animal out-
side of the enclosure or immediate
care of its owner,” claiming that a
cat is a domestic animal. Judge Bird
said briefly “that the cat is a domestic
animal within, the meaning of the pub-
lic laws.”
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Preaideflt McGlasson’s New Year
Greeting.
To the Wholesale Grocers of the
linited States:
There never was a time in the

world’s history when the wholesale
grocers of America were confronted
with so great a responsibility as they
are ttpWw.

With one-half of the world engaged
in killing eac’ other and destroy-
ing each other’s property, it will fall
upon the other half—America—to pro-
duce that much more foods. Some
say do not prolong or encourage this
bloody war by sending foods to the
warring countries. This would be
cruel, as not only the soldiers but
millions of helpless children and wom-
en would die of starvation.

In such a world’s crisis the voice
of humanity sounds above that of
self-interest and the cry that all aid
to the suffering tends to prolong the
war is drowned in the universal ap-
peal to human sympathy. No man
who loves honor and likes to make
money in an honest way would want
to profit by the horrors of war.

Let us believe that God in His in-
finite wisdom will bring peace soon to
the warring nations.

We are grateful that this country
is not only at peace, but that the
United States is full of goodness of
the Lord.

Business prospects never looked
brighter and farmers never more pros-
perous. Railroads are now on a sound,
safe basis.

Amendments to the anti-trust laws
make it quite impossible to foster
trusts, illegal combinations and con-
spiracies and all business conducted
honestly can expect encouragement
from all sources.

Oscar B. McGlasson.

President National Wholesale Gro-

cers’ Association.

Farm Papers Will Protect Retailers

From Assault.
"The farm papers, long the friend and
patron of the mail order house and
the foe of the local village merchant,
not to say severe critic of the retail-
er and “middleman” jobber — have
seen a great light. The Agricultural
Publishers’ Association, which met
recently in Chicago, passed a resolu-
tion of which the vital part read as
follows:

Resolved—That it is the sense of the
members of the Agricultural Publish-
ers’ Association that the farm papers
of America do exclude from their col-
umns copy attacking retail or whole-
sale dealers, assailing the advertisers
selling either direct or through deal-
ers, or reflecting in any unfair man-
ner upon a competitor in business.

Habit.

The doctor stood at the bedside of
the sick purchasing agent and said,
“Yes, I’'m pretty sure | can cure you.”

“What will be your charge?”

“Probably in the neighborhood of
$100.”

The buyer rolled over with a groan
and faintly replied, “You’ll have to
shade that price considerably. | have
a much better bid than that from
the undertaker.”
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Cogent Criticisms From Michigan’s
. Metropolis.' .

Detroit, Dec. 29—Learn one thing
each week about Detroit: One factory
in this city turns out 1,500 pianos and
piano players annually.

Two Detroit couples were refused
marriage licenses in Flint last week,
which causes_some men to wish they
had gone_to Flint for theirs. )

Henry T. Myers has been appointed
manager of the department of deliv-
ery car sales of the Studebaker Cor-
poration. G. N. Jordan, traveling
representative, succeeds Mr. M%ers as
mgﬂgﬁer of the corporation’s Boston

E. H. Snow, of Grand Rapids, ac-
companied_by his wife, was a Detroit
business visitor last week. Mr. Snow
(rztle@resents Buhl Sons & Co., of this

Reservations for 1,300 commercial
salesmen and members of the Board
of Commerce were on hand last week
for the fourth annual salesmen’s din-
ner that was held Tuesday, evening.
As usual, the interest shown by the
traveling men before the evenf was
widespréad. | At this writing it is too
early to go into details, other than to
state that with two such speakers
and entertainers as Dr. Newell Dwight
Hillis, of Brooklyn, and Edwin "R
Weeks, the enterfainment feature of
the evening_is bound to be a success

Howard Bierwert, of the Busy BI%
Store, Ludington, is provmg himsel
a humorist of note. Howard is turn-
mg out copy for the I__udln?ton Daily
News that “is indicative of a future
m the newspaper field for him, should
he continue’ the work.

f was looking for news for the
lradesman, said our special reporter,
so | started on the rounds of the trav-
eling men’s _h_an?outs. | was surpris-
ed on my visit fo the salvation army
barracks “to find none of them there,

but 1 was not discouraged. | knew

MICHIGAN

that some of the boys attended other

laces of cheer—and | was not mis-
aken. | waited until thedprayers were
over and then | walked up to Bill

Wilsterman, the chubby, freckled-fac-
ed representative for 'Edson, Moore
Co., and said, Hello Bill, got an
news for the Tradesman. While Bill
is standmg?1 there surprised, I’ll men-
tion that he represents his house in
the Upper Peninsula and is one of the
most papular fellows in that portion
of the State and if ¥0u have ever met
Bill you will understand in a_i.iffy why
he iS5 so popular. Well, Bill finally
recovered from his surprise at see-
|ng,mE/ handsome profile silhouetted
against the landscape and said, “Come
over here and share my pew with me
and |1 try and think”of some news
for you, because | think it is time
ou “put some news in your page
What do you think | care about learn-
ing one fhing each week about De-
troit. No matter what you write
about your village, there is still more
that' can _be said In favor of Clover-
land. (That was a bit of news to
me, but | didnt tell Bill). Do_you
remember when one of the prominent

. C. T. members in our section_was
running for office? continued Bill
Well, "1 dont know whether you
would call it news or not, but while
he was campaigning a temperance
advocate stopped” him on the street
and said, ‘I wish to ask you a ques-
tion. Do you ever take alcoholic
drinks?” At once our U. C. T. candi-
date was on his guard and respond-
ed, ‘Before | answer you that ques-
tion | want to know whether jt is put
as an enquiry or an invitation?” |
lowed as it was a good news item,
but secretly | knew the candidate has
a wallop in_either hand and a hasty
temper, besides he was born in Ire-
land, so | refrain from using names—
not that we are afraid of him, but
it is said he is due in Detroit this
week and he knows where to find me
and the place has but one doorway.”

TRADESMAN

Nevertheless Bill Wilsterman is one
of the most popular representatives
since the days of Sunny Bill Pohlman

Lee Anderson, for the past five
years advertising manager for the
Chalmers Motor Co., has resigned to
accept a similar 885|t|on with the
Hupp Motor Car Co.

We are willing to admit that Gabby
Gleanings is some shot. When he

one at us he seldom misses.

F G. Clayton, one of the best known
clothiers _in Michigan and proprietor
of the F. G Clayton Co. clothing
store, announced last tyeek that the
building now occupied by the company
will betorn down and a modern three
story building will take its place. The
Clayton Co. has occupied the corner,
which is opposite the Hotel Cadillac,
for the past thirty-one years. The
store has a frontage on Michigan ave-
nue and Shelby street of 178 feet.

For the benefit of all concerned we
advise . that Plou do your Christmas
swapping early.

The Morse Chain Co., of Ithaca, N
Y., has opened offices at 735 Dime
Bank building and has appointed F
C. Thompson manager of the branch

Fred Larrett (Burnham, Stoepel &
Co.) has recovered sufficiently to be
removed from the hospital “in this
city to the home of his parents in
Alpena. It is expected that he will
now recover rapidly and will soon be
able to resume his duties as manager
of the Grand Rapids office of the
company.

Charles Poppleton, a former dry
gnoods salesman, but more recently in

e real estate business, has accept-
ed a position as representative for
the _ladies readry-to-wear department
of Edson, Moofe & Co.

Are_you ready. to spring your an-
nual January 1°lie?

The poultry show to be held in De-
troit January 20 to 25 is expected to
be the largést in years.

The Peoples Outfitting Co. gave a
dancing party followed By a luncheon

to its 400 employes Saturday night
at Clarks academy. The company
gives a part_¥ _annuall¥ for its em-
Plpyes, but it is said that the event
his e/ear surpassed those of previous
years.

. cant always tell- how man
friends a man may have the num-
ber of. fellows who will take a drink
with “him.

We have resolved not to spring any
more mother-in-law jokes.

She has moved into the neighbor-
hood. James M. Goldstein.

Quotations on Local Stocks and Bonds.
Public Utilities.
Bid Asked

316
Am. Light & Trac. Co.,, Pfd.  1gg9 ?%g
Am. Public Utilities, Pfd. 64 66%
Am. Public Utilities, Pfd 63% 66
Cities Service Co., Com.
Cities Service Co., Pfd. 52 55
Comw’th Pr. Ry. & Lt, Com: 530 55
Comw’th Pr. Ry. & Lt., Pfd " 77 79
Comw’th 6% 5 year bond 9% 99
Holland St. Louis Sugar 3 5
Michigan S*ugar 0 45
.42 45
n.8 10

*o *H 37 42
Com. 4
2d Pf< g5 67
1st Pf< @8 70

United Light & Rys.,

United Light & Rys.,

United Light & Rys.,
bonds

Industrial and Bank S :gcks.

Dennis Canadian Co. 80 90
Furniture City Brewing Co. 45 55

Globe Knitting Works, Com. 130

Globe Kntting Works, Pfd. 98 %ég
G. R. Brewing Co. 110 120
Commercial Savings Bank 216 220
Fourth National Bank 215 220
2’ J?" National CityBank 170 175
G. R. Savings Bank 250 260
Kent State Bank 245 250
Old National Bank 190 197
Peoples Savings Bank 250
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Trade Pullers for January

An unprecedented opportunity to equip yourself so you can
talk PRICE to your customers and thus force in the Mid-
winter Trade will be afforded by our January catalogue.

Our famous 45¢ and 95c Sales, bigger and better than ever,
will be only part of this important book’s notable offerings.

You will be making a serious mistake if you equip yourself
for Midwinter Business before you see “OUR DRUMMER”
for January.

WATCH FOR IT!

BUTLER BROTHERS

Exclusive Wholesalers of General Merchandise

CHICAGO

NEW YORK

ST. LOUIS

MINNEAPOLIS

DALLAS
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1 EWSorrve BUSINESSWORID

Movements of Merchants.
Hamilton—Mr. Frost has engaged
in the meat business.
Interlochen—H. K. Filip succeeds
James White in the meat business.
Shepard—H, & S. Marvin succeed

R. R. Sawyer in the grocery business.

Lake Odessa—John Suagnola suc-
ceeds F. P. Spanlo in the fruit busi-
ness.

Mancelona—iCumimings & Ludwig
have hav'e engaged in the meat busi-
ness.

Conklin—George Bleckley has add-
ed a line of groceries to his meat
stock.

Adrian—The Willett-Calhoun Piano
Co. has changed its name to the Wil-
lett Piano Co.

Clarksville—Harry Mitchel, former-
ly of Cadillac, has engaged in the meat
business here.

Middleville—Jay Corson has en-
gaged in the meat business in the
Furgeson building.

Leslie—Mrs. Mary Crowley has
closed' out her stock of bazaar goods
and retired from business.

Newaygo—The Larson Lumber &
Fuel Co., Louis Larson manager, will
commence business Jan. 1

Cheboygan—George D. O’Brien has
op'ened a grocery store at the corner
of State street and F avenue.

Lowell—The Robert J. Merrill Co.
succeeds R. J. Merrill in the clothing
and men’s furnishing goods business.

Jackson—The Dean Fuel & Supply
Co. has been incorporated with an
authorized capital stock of $15,000,

Bancroft—Fred Shelp has sold his
coal and wood yard to George Symes,
who will consolidate it with his own.

Owosso—The Owosso Carriage &
Sleigh Co. is closing out its stock
and plant and will retire from busi-
ness.

Nashville—Len W. Feighner, trus-
tee, is closing out the O. G. Munroe
cl?thing stock and fixtures at special
sale.

Detroit—J. C. Hasse & Son have
opened a mens clothing and furnish-
ing goods store at 109 Woodward
avenue.

Holt—Abraham J. Black, who was
formerly engaged in the grocery busi-
ness here, has engaged in the same
line of business.

Perry—R. E. Hayner, formerly of
Leslie, will open a bakery and candy
kitchen in the Stichler store building
about January 15.

Alma—Hasen Bros., recently of
Grand Rapids, have opened a confec-
tionery, fruit and cigar store in the
Arcada hotel block.

Manistee—Matthew H. Ross, whose
confectionery stock was recently de-

stroyed by fire, has resumed business
at the same location.

Mt. Clemens—The Trombley &
Groesbeck Co., dealer in cigars and to-
baccos, has decreased its capital stock
from $15,000 to $5,000.

Hancock—Burglars entered the C.
A. Silfven Hardware Co. store at 200
Quincy street and stole a quantity of
valuable goods Dec. 25.

Lapeer—E. J. Elsie has erected a
two-story modern store building
which he will occupy Jan. 1 with his
stock of men’s and boy’s clothing.

Belmont-—William A. Harman, re-
cently of Grant, has purchased the
Fred Atwater stock of general mer-
chandise and will continue the busi-
ness.

Kingsley—R. B. DeFrance lost his
hotel by fire Dec. 23. Loss, $2,500,
partially covered by insurance. Mr.
DeFrance will rebuild the hotel at
once.

Evart—Herman Fisher has sold his
interest in the City meat market to
his partner, R. C. Gordon, who will
continue the business under the same
style.

Stephen A. Sears, who has been
indisposed for several days, is grad-
ually recovering and will soon be able
to make his usual rounds among his
friends.

lonia—George Dodson has sold his
cigar stock and lunch counter in the

.Tower block to John Nelson, who will

continue the business at the same
location.

Buckley—Frank Sheriff and Leo
Woolaver have formed a copartner-
ship to purchase the Clarence Brig-
ham meat stock and will continue the
business.

Detroit—The John B. Trossel Co.
has been incorporated with an auth-
orized capital stock of $4,000, all of
which has been subscribed and paid
in in property.

Detroit—The Signal Motor Truck
Sales Co. has been incorporated with
an authorized' capital stock of $5,000,
all of which has been subscribed and
paid in in cash.

Onaway—Mark Thompson, recent-
ly of Aloha, has purchased the My-
ron Gillett store building and stock
of hardware and groceries and has
taken possession.

Caro—George Leslie Phelps has
disposed of his cigar and confection-
ery stock to Charles R. Beutel, of
Bay City, who will continue the busi-
ness at the same location.

Battle Creek—Hubbard & Heffley,
plumbers, have dissolved partnership
and the business will be continued by
W. H. Heffley, who has taken over
the interest of his partner.
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Vermontville — The Vermontville
Lumber Co. has dissolved partnership
and the business will be continued by
E. G. Bowman, who has taken over
the interest of his partner.

Norway—Ernest Beckstrom, grocer
and meat dealer, has filed a voluntary
petition in bankruptcy. Liabilities,
$2,506; assets, $2,885 He claims ex-
emptions amounting to $1,650.

Evans—A thief entered -the C. C.
Tindall general store and stole under-
wear, groceries, etc., but was captured
and taken to Grand Rapids where he
will be held for trial January 4.

Detroit—The F. D. Sheill Baking
Co. has been incorporated with an
authorized capital stock of $60,000, of
which amount $45000 has been sub-
scribed and paid in in property.

Detroit—The McLaren Drug Co.
has been incorporated with an auth-
orized capital stock of $50,000, of
which amount $25,000 has been sub-
scribed and $8,000 paid in in cash.

Saginaw—The J. H. Nickodemus
Oil Co. has been incorporated with
an authorized capital stock of $10,-
000, of which amount $5,000 has been
subscribed and $1,150 paid in in cash.

Elmira—A. B. Wickett has pur-
chased the interest of his partner, D.
Lamain, in the Wickett & Lamain
stock of general merchandise and will
continue the business under his own
name.

Tecumseh—The Tecumseh Co-Op-
erative Association has been incor-
porated with an authorized capital
stock of $25000. This concern will
engage in the co-operative mercantile
business.

Montgomery—M. M. Berry has sold
his store building and stock of gen-
eral merchandise to Clarence Todd
and Elmer Houtz, who will take pos-
session February 1 and continue the
business.

South Haven—Fire destroj'ed the
store buildings owned by Jacob Nif-
fenegger, C. J. Monroe & Sons and
Charles Converse, with all contents,
causing a loss of $30,000, with insur-
ance of $14,000.

Muskegon—William J. Brinen has
merged his lumber business into a
stock company under the style of W.
J. Brinen Lumber Co. with an author-
ized capital stock of $7500, of which
amount $45900 has been subscribed
and $7,500 paid in in cash.

The Grand Rapids Wholesale Op-
tical Co. has been incorporated with
an authorized capital stock of $2,000,
of which amount $1,260 has been sub-
scribed, $1,010 paid in in cash and
$250 in property. This concern will
conduct a mail order optical business
and engage in the manufacture and
sale of optical goods.

Middleton—Ealy, Slocum & Hud-
son, who have been conducting a
private bank under the style of the
Bank of Middleton, have merged the
business into a State bank under the
style of the Peoples State Bank of
Middleton. The capital stock is $20,-
000, all subscribed and paid in. Grant
H. Slocum (Mt. Clemens) holds $i0,-
500 of the stock, John R. Hudson
(Middleton) $3,100 and John M. Ealy
(Caro) $1,500.

Sault Ste. Marie—As a result of

December 30, 1914

further complaints made by Deputy
Dairy and Food Inspector J. P. Fetz,
Soo merchants have paid fines in
justice court as follows: Frank Tra-
passo, charged with using short
measure, $20; James Nanos, charged
with selling diluted milk, $10; Frank
Campanaro, charged with selling pro-
cess butter without properly stamping
it, $17.55; Joseph Fuoco, charged with
using short measure, $20; Joseph Mc-
Queen, charged with using short
measure, $20; Booth-Newton Co.,
charged with selling coated nuts, $25;
John  Sterling, charged with using
short measure, $20. All pleaded guilty.
Chris Guanakura was fined $25 in Cir-
cuit Court, after pleading guilty to a
charge of having insanitary condi-
tions. The dealers charged with using
short measure were in some cases
using liquid measure as dry measure
and in other cases were using a peck
measure when they should have
weighed their goods. Fred Bye paid
a $53.15 fine for using excessive cereal
in sausage. Four other Sault Ste.
Marie dealers who were arrested upon
complaint of Deputy Fetz have been
arraigned and fined in justice court.
In these cases the defendants were
charged with using short measures.
All pleaded guilty and were fined as
follows: Central Grocery Co., $20;
Frank Falcone, $20; Lorenzo Dulucia,
$20; William J. Armstrong, $20. Sam
Winberg, charged with using a short
measure in measuring cloth, pleaded
not guilty. Frank Callaghan, Samuel
Skidmore and Joseph Fuoco, each
charged with selling oleomargarine
without a sign, pleaded guilty when
arraigned before Judge Fead in Cir-
cuit Court. A fine of $35 was imposed
upon each. H. A. Williams, charged
with using excessive cereal in sausage,
has been bound over to the February
term of the Circuit Court.

Manufacturing Matters.
Detroit—The Park Motor Works
has increased its capital stock from
$5,000 to $50,000.
Detroit — The Detroit Concrete
Products Co. has changed its name to
the Eastern Supply and Fuel Co.

Cadillac—The Cadillac Candy Co.
has been organized to manufacture
and wholesale its product and will
open for business Jan. 1

Lake City—The Lake City Cream-
ery Co. will begin operations at its
new plant early in January. F. Jan-
koski and D. H. Barnes are the own-
ers.

Detroit—The Consolidated Car Co.
has been incorporated with an author-
ized capital stock of $100,000, all of
which has been subscribed and $15,-
000 paid in in cash.

Detroit—The English & Miller Ma-
chinery Co. has been incorporated
with an authorized capital stock of
$5,000, all of which has been subscribed
and paid in in cash.

Detroit—James Vernor has merged
his general bottling and soft drink
business into a stock company under
the style of the James Vernor Co,
with an authorized capital stock of
$200,000, of which amount $100,000
has been subscribed, $1,000 paid in in
tash and $99,000 in property.
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IGROCERYa™PRODUCE MARKET

Review of the Grand Rapids Produce
Market.

Apples—The price
$2.25@4 per bbl.

Bananas—The price has
to $275 per hundred pounds.
price per bunch is $1.25@2.

Beets—60c per bu.

Brussels Sprouts—20c per qt. box.

Butter—The market has been show-
ing a firming tendency. It is consid-
ered it will show an advance for the
very best grades in a short time.
Eastern markets are pretty well clean-
ed up on fresh goods and are drawing
more heavily on the West and are
bidding higher for supplies than for
some time past. Mijarket on low
grades is dull on account of the light
supplies. Fancy creamery is quoted
at 34c in tubs and 35@36¢ in prints.
Loaal dealers pay 26@Z27c for No. 1
dairy, 16@30c for packing stock.

Cabbage—50c per bu.

Celery—$1 per box of 3 to 4 doz.

Celery Cabbage—$250 per dozen
packages.

Cocoanuts—$4 per sack containing
100.

ranges from

declined
The

Cranberries — Cape Cod Late
Howes are in steady demand at $6.50
@6.75 per bbl.

Cucumbers—$1.50 per doz. for hot
house.

Eggs—Receipts of fresh continue to
be very light and the consumptive
demand is very good. The market
is in a healthy condition on the pres-
ent basis of quotations and not likely
to change until there is an increase
in production, which is not likely to
be for a week or two. Storage eggs
are in ample supply, and the market
is steady at unchanged prices. Local
dealers pay 32c for case count and
3c for large candled stock Cold
storage stock is moving on a basis
ranging from 25@29c.

_Grape Fruit—$2"5 for Florida all
sizes.

Grapes—Malagas, $5@6 per keg.

Green Onions—35¢ for Shallots.

Honey—18c per Ib. for white clover
and 16c for dark.

Lemons—Californias and Verdellis,
$3@3.25.

Lettuce—Southern head, $1.75@2
per bu.; hot house leaf, 10c per Ib.

Nuts—Almonds, 18c per Ib., filberts,
15c per Ib.; pecans, 15c per Ib.; wal-
nuts, 19c for Grenoble and California;
17c for Naples; Michigan chestnuts,
18c.

Onions—The market is steady at
$1.50 per 100 lbs. for red and yellow
and $1.75 for white; Spanish, $150
per crate.

Ojranges—California Navels have
declined to $2.50 per box for all sizes.

Valencias command $4.50 and Flori-
das fetch $2.25.

Fop Corn—#L7 per bu. for ear, 4c
per Ib. for shelled.

Potatoes—The market is depressed
and actually featureless. A fair call
is on for Triumphs for seed in the
South, but most of the orders are be-
ing placed for future shipment and
there is very little moving at the pres-
ent.

Poultry—Local dealers pay 8@10c
for springs and fowls; 6c for old
roosters; 10c for geese; 10c for ducks;
12@15¢c for No. 1 turkeys and 10c
for old toms. These prices are 2c a
pound more than live weight.

Radishes—35c per doz. bunches for
round or long, hot house grown.

Squash—<$L50 per 100 lbs. for Hub-
bard.

Sweet Potatoes—Kiln dried Dela-
wares command $1.75 per hamper.

Turnips—50c per bu.

Veal—Buyers pay 8@12c according
to quality

Hon. Charles W. Garfield leaves
January 6 for California.  He will
spend the remainder of the winter at
Pasadena, the guest of his long-time
friend, Henry G. Reynolds. Mrs. Gar-
field will accompany him.

George Washington Kalmbach and
William G.  Logie leave Saturday
m/orning for Boston, where they will
remain a week or ten days, selecting
fall samples. Mrs. Kalmbach will ac-
company them.

G. W. Stage, who for some time
has been employed as a salesman for
the Kelly Shirt Co., announces his
intention of starting in the manufac-
turing line on his own account.

J. C. Dutmers states that he is still
engaged in trade alone at 648 South
Division avenue. His son is interest-
ed with him in the store at 35 South
Division avenue.

John and Mary Czachorski, operat-
ing under the style of Czachorski &
Co., have started in the meat business
at 926 Butterworth street.

The Grand Rapids Creamery Co.
states that it has not been succeeded
by J. W. Scheufler in business at 1114
Alpine avenue

R. G. Walker, formerly located at
303 Bridge street, has moved his stock
of dry goods to 103 South Division
avenue.

Wayne Noble, who came here re-
cently from Alabama, has started in
the lathing business at 950 Jackson
street. o

TRADESMAN

The Grocery Market.

Sugar—The Arbuckle refinery ad-
vanced its price on granulated to
4.95¢ Saturday. So all the New York
refiners are now on the same basis.
Raws have been taken at 4.01c basis
to eke out supplies, the scarcity of
early offerings compelling refiners to
pay the old figure, although grinding
is now becoming more normal. The
weather is improving, and from now
on operations will make for larger
receipts, but the shipments up to the
middle of January promise to be com-
paratively small. The United King-
dom from present indications will se-
cure much of the same on contracts
made last summer, following the out-

ebreak of the war, having chartered

vessels already to load the same. The
remainder of the Louisiana crop has
been stored, and this source of supply
is consequently lacking.

Coffee—No change has occurred in
coffee during the week. The demand
is slow and doubtless will be until
after the first of the year. Prices
are unchanged, being fairly steady, but
certainly not strong. This applies to
all grades of Rio and Santos, to milds
and to Java and Mocha.

Canned Fish—Salmon is unchanged
and dull. Domestic sardines are
steady to firm and unchanged in price.
Foreign sardines are in fair demand
at steady prices.

Dried Fruits—The tone of the Coast
markets remain firm, with a rising
tendency, according to such advices as
are received, owing to the rather lim-
ited supplies of most staples left there
in the hands of either growers or
packers. Locally the market is dull,
and, while there is no quotable change
the trend of prices seems to be in
buyers’ favor as a result of recent ar-
rivals and the fact that there is a
considerable quantity of stock coming
forward.

Rice—The business of late has been
good for this time of the year, when
dullness usually prevails. The strength
in the South has stimulated both the
distributors and the exporters to re-
newed enquiry, and while the aggre-
gate might be larger the situation is
regarded as eminently satisfactory.

Spices—The country is interested in
January and February deliveries and,
with visible supplies moderate, there
is said to be no reason why prices
should not be generally maintained.
After the turn of the year improve-
ment in orders is expected. Cloves
are lower in London, but Zanzibar is
steady. Gingers are steady at below
import cost.

Chees'd—The stock in storage is
about normal. The consumptive de-
mand shows some increase over last
week. The market is steady on the
present basis of quotations and not
likely to change until after the holiday
season. There is likely at that time to
be an incteased consumptive demand,
with slightly advanced prices.

Provisions—/Stocks are light and
there is not likely to be any change
in market conditions. Pure lard and
compound are both unchanged, with
a seasonable demand. Barreled pork,
dried beef and canned meats are
steady, with very light demand, at

prices ranging about the same as last
week.

Salt Fish—The demand for mack-
erel during the week has been very
light, as is usually the case during
the holiday season. Prices are un-
changed. Cod, hake and haddock have
been wanted to some extent at un-
changed prices.

“Official Organ of Rational Opti-
mism.”

. Cincinnati, Dec. 28—Permit me to

join with your many friends through-

out the country in”wishing you and

the Tradesman a prosperous and Hap"

y New Year. Generally speaking"

usiness conditions have "been any-
thing but good during the last few
months; but the clouds are breaking

away and the clear tints of a bright-
er sky are beﬁlnnmg to appear. Only
last night | heard that a single Cin-

cinnati "machine tool com a%recent-
ly booked an order for $4%(), worth
of lathes alone. ~That surely looks
%gs s!f somebody is looking* for busi-

_Not the least of the goodly num-
hfr things about the Tradesman
that ai)peals to me is its perennial
hopefulness—its incurable faith in_the
essential soundness of our American
business institutions. | think I am
not alone in logking upon the Trades-
man as the official” organ of rational
optimism; and as a reader and con-
tributor, | covet the satisfaction of
co-operating with you and the staff_in
making our paper ‘more and more in-
dhsEPensa le to the American mer-
chant of 1915.

Charles L. Garrison.

In the Interest of Uniformity.

The National Grocer Co. announces
changes in the name of two of its
fourteen branches, to take effect
Jan. 1

The Musselman Grocer Co., of
Grand Rapids, will hereafter be con-
ducted under the style of the National
Grocer Co.

Gustin, Cook & Buckley, Bay City,
will hereafter be known as the Na-
tional Grocer Co.

Ten of the branch house of the
National Grocer Co. are now con-
ducted under the same name—Bay
City, Grand Rapids, Sault Ste. Marie,
Lansing, Port Huron, Cadillac, Es-
canaba, Detroit, South Bend, (Ind.)
and Decatur, (111) The four excep-
tions are as follows: Phipps-Penoyer
Co., Saginaw; Jackson Grocer Co.,
Jackson; C. Elliott & Co., Detroit;
Musselman Grocer Co., Traverse City.

The annual round-up banquet of the
office and traveling force of the Wor-
den Grocer Co. will be held at the
Peninsular Club Saturday afternoon
of this week. Manager Rouse will
preside, as usual, and altruistic ad-
dresses will be made by Hon. Charles
W Garfield and Rev. A W. Whishart.
William E. Sawyer will respond in
behalf of the traveling men. The
forces of both the Grand Rapids and
Kalamazoo houses will be included
in the round-up.

The Eureka Weather Strip &
Screen Co. has changed its name to
the Eureka Manufacturing Co.

Judson Grocer Company

The Pure Foods House
COME IN
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UPPER PENINSULA.
Recent News From the Cloverland of

M_ichi%an.
Sault Ste. Marie, Dec. 29—Joseph E.

Bayliss, one of our leading business
men, is spending most of his time
traveling since disposing of his busi-

ness. to Crawford & Forgrave, and
has just returned from a trip to Chi-
cago, New York, New Hampshire and
other points in the East. Joe has not
as yet decided as to where he will
locate, but will make sure that the
lace he selects must be better than
he Soo. As such a place is hard to
find, it is hoped that Joe will decide
to remain in the Soo, where he is so
well and favorably known. )
~ W. E. F. Weber, our leading florist,
is branching out his largely increasin
business and has_opened up a branc
store in the business district, which
has been fitted up with all modern
improvements. .
. The Soo Brewing Company is mak-
ing its patrons happy by presenting
them with one of ItS art calendars,
Dick Reinhart, general manager of
the brewery, reports a very successful
year and states that if the New Year
proves as good as 1914 there will be
no_kick coming. .

C. C. Collins, our candy kid, and
senior member of the firm" of Collins
& Marriott, wholesale confectioners,
has returned from an extensive busi-
ness trip on the D, S. S. & A towns.
This hustling firm has already worked
Lg) a remarkable business in its line.

oth young men are unusual hustlers,
WEICh shows that it pays to be on the
job.
J. Fuoco, another of our successful
grocers, has outgrown his present
quarters and has moved his stock into
his new building on South Ashmun
street, alongside of the retail liquor
store which”he is running in connec-
tion with his grocery store.

That the Soo is a healthy city is
conceded by Mr. and Mrs.” Stephen
Bishop, who celebrated their golden
wedding last week. They have lived
here for the last twenty-one years
having moved_here fromCanada, ant
from Fresent indications they bid fair
to celebrate their diamond wedding
here next. )

Mr. and Mrs. J. Wialker, of Fort
William, are spending the holidays
with Mr. Walker’s parents here. Mr.
Walker was a former Soo boy who
for the past few years has been"a suc-
cessful contractor at Fort William.
Their many friends are pleased to
see them again.

G. Gilbert, for the past several years
freight agent for the D, S. S. & A,
has tendered his resignation to take
effect Jan. 1 It is understood that
Chas. Miller, former freight agent at
St. Ignace, is to be his successor,
while the business men almost unan-
|mou59/ signed a petition to be for-
warded to C. E. Lytle, at Marquette,
General Superintendent of the South
Shore, recommending W. C. Suther-
land, the present union passenger
agent, as general superintendent of
both _the_frelgpt and passenger offices
in this city. The Business Men’s As-
sociation "has adopted resolutions to
the same affect.  The mention of Mr.
Sutherland’s ability and cheerful dis-
position in handling the ticket end
of the railroad’s affairs_here, made in
the Tradesman some time agq, goes
to show that it pays to be polite; ac-
commodating and competent as well:
Mr. Sutherland has endeared himself
to the entire community by the able
manner he has served the public and
in due appreciation of his earnest
efforts this petition_was presented.

According to an interview with C.
E. Lytle, prospects are good for the
coming year, as the railroad business
is normal at the present time, and with
the favorable conditions in the logging
|ndustrY_ on account of olenty of snow
and a Tiberal supply of men at mod-
erate wages #nd provisions at normal
prices, much activity is looked for in
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railroad circles, which will have a
eneral effect upon the community at
arge.

The Hub is movin
quarters this week and preparing for
a grand openlng. The proprietors
have every confidence in the Soo and
are_preparm% for a large increase in
business. The new building is now

ractically completed and one of the
argest and handsomest in the city,
with all modern fixtures and equip-
ment which will accommodate more
than double the amount of merchan-
dise formerly carried by this concern.
The show windows and entrance are
unusually attractive. The new loca-
tion is ideal, being in the center of
the business district on the principal
avenue. With such hustling and en-
terprising young men as Sam Yalom-
stein and his brother, M. Yalomstein,
who are no amateurs in the business,
there can hardly be any such thing
as a failure, as they havé been a suc-
cess from the very start and their
fair dealing has made them popular
throughout the city. = They are both
public spirited men being always ready
and willing to contribute to ‘any en-
terprise of advancement here locally
for the good of the Soo, and their
manx friends here predict for them a
bright and prosperous future.

t a meeting of our enterprising
hunters, after the close of the season,
a few sutt;gestlons were made, al-
though nof yet adopted, as follows:
“Book agents may be shot between
October 1 and Séptember 1; spring
poets from March 1 to June 1; auto-
mobile speed demons from January
1 to January 1; road hogﬁ from April
15 to April “15; amateur "hunters from
September 1 to February 1; war talk-
ers, no closed season. Any man who
accepts a paper for twoyears and
then, when the bill is presented, says,
T never ordered it,” may be killed on
sight and shall be buriéd face down-
ward in quicklime, so as to destroy
the germs and prevent the spread of
the_infection.” .

The local corps of the salvation
army have again demonstrated the
leadership of that organization among
the charitable workers during the
Christmastide, providing many Christ-
mas baskets for the needy. They also
presented a Christmas tree to the in-
mates of the county poor farm, where
they distributed handkerchiefs, flow-
ers, fruits, nuts, cake and other delica-
cies. The also rendered a musical
and literary programme, which was a
great treat to the unfortunates of that
institution and was an event that
will be long remembered. .

A. E. Ferguson, of Lansing, is
ts_pendmg the “holidays with Soo rela-
ives.

J. H. Bateman, of Ann Arbor, is
spending the holidays in the city with
his_parents.

E. S. Royce left for Ann Arbor to
spend the holidays with his family.

The _many friends of Captain Mar-
shall Duddleson were pleased to greet
him on his arrival at the close of
navigation. The Captain arrived in
time for the holidays and expects to
remain in the city with his family dur-
ing the winter. "He has lost none of
his avoirdupois and has_got to get into
the gymnasium to be in trim Tor the
next season’s work. The Captain is
one of our social leaders and can step
off the light fantastic to the envy of
many of Ris more supple friends.

Joe Bohen has opened a meat mar-
ket in part of the grocery store of
J. Beaubrie, on Magazine Street.

As our communication for _last
week’s issue of the Tradesman missed
connections at the Straits, so as not
to be in time to wish you all a Merry
Christmas, we trust to make the prop-
er_connections this_week, so that we
will be in time to wish you all a bright
and prosperous New Year. We also
hope that the coming year will brin
more news from our numerous travel-
ing men throughout this territory, as
they have not responded very liberally

into its new
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with news items in the year just
closed. We should have a little poetry
now and then from the boys, as we
understand there are several so in-
clined; but for some unknown reason
have been either too bashful or do not
care_to come in the limelight in dis-
laying their talent in that direction.
e have ample material here for
plenty, of news. Charles Hass, who
scours the country in his touring car
during the summeér months, is espec-
ially “equipped for_gathering news
throughout the entire district, while
G. Hauptli could ge_t all the news
through the woods, being a sprinter of
unusual ability. F. Allison is a good
talker and could furnish much infor-
mation. William Raud and William
Herbst would have to send their com-
munications in by mail, as they are of
a quiet disposition_and will not volun-
teer any news without a special de-
mand being made. Then there_is Al.
Jacobs, known as “Pretty Al” who
should have his pockets full of news
at all times, Frank Flood, although
of a quiet disposition, seems to be on
the job all the time, while J. Handy
can shoot hot air to a marked _degreg,
which would all bring in considerable
news. John Hoffman and J. A. Mc-
Kenzie should make good poets, as we
have heard nothing from them to in-
dicate their interest in news items.
Harry Danniels will furnish us the
war news, while A G. Frey will en-
deavor to bring the war fo a close
between now and May 1, if possible.
There are many other traveling men
out of here. who we would like to
hear from with a few news items each
week and if they would all respond
occasionally we” would be able to
cover more space than we are at the
present time.” William G. Tapert.

Received Too Late Last Week.

Sault Ste. Marie, Dec. 22—Our post-
master, C. H. Scott, is somewhat dis-
appointed to find that his salary would
be" less than what it has been
which he does not consider good
Christmas cheer. * However, as the
city is furnlshm% a Christmas tree
at ‘the city park this year, Mr. Scott
will have ample opportunity to be
Jo¥ful nevertheless.

he many friends of George Booth,
one of our popular ice cream and con-
fectionery merchants, received a gen-
eral surprise last week when it was
learned that while visiting at Fort
William, he took unto himself a wife.
George says that he had_ not the
faintest idea of getting married when
he left here on his vacation, as he was
supposed to be one of the city’s con-
firmed bachelors, but meeting an ex-
ceptionally gi:ood looking young lady
in one of Fort William’s Tairest
daughters, George had not the heart
to resist any longer and, to make a
long story short, Mr. and Mrs. Booth
arrived "home on the steamer
Hamonic and are comfortably located
in their new apartments over Mr.
Booth’s store. eorge is considered
the happiest man in town now and
has a good word for everybody but
the pure food inspector, "whom he
considers handed him a package that
he did not appreciate, but George is
not the only one who does not care for
this food inspector. There are several
other merchants_in the city who do
not approve of his method,

It is no sign that a man is an under-
taker just because he follows the med-
ical profession.

_ That it does not pay to talk war
in the Canadian Soo _will be vouched
for by some of our citizens who were
held up and obliged to sEend a night
in the armory Jast week where the
usual preliminaries of red tape had to
be pulled off before the victims were
released, and the traveler’s motto now
is, “Do not talk war, talk business.”

It is mighty nice to get in on the
ground floof, providing you can
operate the elevator.

In making an after dinner speech
last week, Capt. Roberts gave a toast
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to the boys something like this, “A
thoughtful' man will "never set his
tongue a %omg and forget to stop it
wheén his brains have quit a thinking
things to offer it.”

Our J)ogula_r sheriff, John H. Bone,
has a double in the city in the person
of N. M. Dillie, who recently moved
here from the copper country, being
a land looker by occupation, and as
most every one here knows John Bone
so Well, Mr. Dillie is enjoying the joke
m_ea_nwhlle. A few weéks ago Mr.
Dillie had occasion to look up some
land near Brimley in company with
four other land lookers and getting
into Brimley about 4 oclock In the
afternoon, having had no dinner, they
went to the hotél and asked the lady
whether or not it was too late to get
somethln% to eat. The landlady,
knowing the sheriff so well, said that
it was oo late, but she would be de-
lighted to get dinner ready for the
Wrt_Y immediately, which ~“she did.

/hile serving the” meal she asked Mr.
Dillie if the¥ had got track of the
murderer that had escaped from Brim-
ley about that time and Mr. Dillie
informed her that he did not know
anything regarding the matter, as he
had just come in from a hike through
the 'woods looking over some land.
Taking another look, the lady said,
“Ain’t you Mr. Bone?” and being in-
formed” that he was not, she was so
surprised that she said, “Well, if 1|
had thought you_were not Mr. Bone,
you would cértainly not have gotten
anything to eat at this hour.”

usiness is picking up at Dafter
and a new restaurant was opened up
there last week. A banquet was given
at the opening, which is reported as
having been "a very enjoyable and
largely attended affair. e hay mer-
chant$ at Dafter also report renewed
activity in hay shipments, as twelve
cars were shl?ped out again last week.

R. Reinhart and Bob Moran, of the
Soo Brewing Company, made a busi-
ness trip to- Newberry and from all
accounts Newberry will_be amply sup-
plied with the glad spirit during the
entire winter. )

Woid has been received from Trout
Lake that the jail has been moved into
the town lot ‘for the convenience of
the jail-birds who have heretofore
been obliged to make a longer walk
to the jail. Trout Lake is also re-

orting” lively times this winter and
he hotels are doing a good business.
Most of the camps are also in full
iperation., o

One of the saddest affairs in the
Soo took place last week, when a

ublic funeral service was held for

elve victims who perished on Lake
Superior in the wreck of the Hines
Lumber Company’s three boats near
Grand Marias séveral weeks ago in
one of the fiercest blizzards that ever
swept Lake Superior. Rev. Easter-
day Slreached and Mrs. J. J. Ryan
and J. H. Newhouse sang, so that
the twelve strangers received Chris-
tian burial despite the fact that they
had no relatives or friends who could
be located and were known by name
only. The bodies were all arranged
in neat caskets in a long row where
they could be viewed by all persons
wishing to do so. One of the bodies
was interred in Riverside cemetery
Friday afternbon and four more on
Saturday, while the remaining seven
were buried the following afternoon.
. Joseph S. France, one of our lead-
ing decorators and paint merchants,
has secured a large contract from the
Government which will keep his en-
tire force busy the remainder of the
winter season. This is one of the
largest ‘?amtmg and decorating con-
tracts let for some time and it is pleas-
ing news to know that the contract
was let to the local firm.

The Anti-Tuberculosis Society has
started up again with _renewed activi-
ty. Judge Hudson, President, called
a public ‘meeting at the M. E. Church
Sunday night with ex-Governor Chase
S. Osborn as the principal speaker.
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Mr. Osborn handled the subject in his
usually able manner. The edifice was
crowded to the doors with standing
room only and much interest was
manifested by the audience and the
remarks were listened to with marked
attention, as the many listeners did
not realize that tuberculosis was so
revalent. If we remember correct-
y, about a year ago Detroit was nego-
tiating for” the Sanitarium at Trout
Lake "and it was at that time that_ it
was suggested that the Upper Penin-
sula take owver this sanitarium, as
Cloverland was in need of such an
institution. 'We cannot account for
the lack of interest meanwhile and it
is hoped that the enthusiasm aroused
at Sunday’s meeting may result in sat-
isfactory” arrangements” with Trout
Lake of some other suitable place for
a sanitarium, as it means much to
future generations. ]

Herman Schiff, one of our energetic

traveling salesmen, representing Cud-
ahy Bros., of Chicago, operating their
car route on the Soo_ Line into the

Soo, has decided that life is not worth
living alone any longer and made ar-
rangements at Chicago some time a%o
for”a bride. Mr. Schiff expects 1o
spend his holiday vacation at Chi-
cago, at which time the wedding will
be pulled off and the family of two
return to the Soo, where Herman has
a beautiful home waiting their ar-
rival. qulr many friends wish them
a happy future.

Papas Bros., general merchants at

Algonquin, have susr[()ended business
their stock being taken over _b%/ A
Nicholas on a r_nort%age. Mr. Nicholas
is now conducting the store until their
affairs are put Inm shape.
. The fines collected by the pure foad
InfiPector for cases prosecuted should
help out considerable in the depart-
ment, as Mr. Fetz has cleaned up
pretty well on many of our merchants
who "were obliged to pay large fines
instead of spending their money for
Chnstmas, as they have been in the
habit of doing. William G. Tapert.

Lee & Cady Co. Pays Big Stock Divi-
dend

Detroit, Dec. 26—A handsome New
Year s present will be received by the
stockholders of the Lee & Cady Co.
wholesale grocer, in the form™ of I
stock dividend of 50 per cent. This
and the regular annual 1 per cent,
cash dividend were declared by the
board of directors December 26. The
gt%wany now has $750,000 capital

Reached the Limit.

A little boy had been giiven a white
suit and before going to the picnic was
cautioned strictly to keep his new ap-
parel clean. He obeyed with scrupu-
lous care until late in the afternoon,
when, with a tired look of appeal, he
asked:

Mamma, may | sit on my pants?”
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Bankruptcy Proceedings in the South-

Western Michigan.

St. Joseph, Dec. 21—The TiffanP/ Dec-
orating Co., engaged in the wholesaling
of wall paper, paint and painters’ sup-
lies at Kalamazoo, filed a voluntary pe-
ition and was adjudged bankrupt.” An

order was made appomtin? the referee
receiver, who appointed Rufus C. Saund-
ers custodian. The schedules of the
bagkrug}t disclose the following liabilities
nd assets:

Taxes due city of Kalamazoo ....$ 67 %4
Adams & Etlong Co,, Chicago__ 337.33
Barnhart Bros. & Spindler, Chicago 65.35
Berry Brothers, Detroit .. .. 120.00
Great Western Qil Co., Clev 128Y5
Columbian Electric Co., Kalamazoo 64.67
Coyt-a-lap Co., Akron, O. ........ 42 46
Pratt & Lambert, Somerville, N. J. 26.30
Forest City & Varnish Co.,

Cleveland ..., 130 03
Wm. F. Zummach, Milwaukee 260 55
Enterprise  Paint Co., Chicago 38 68
Edwards & Chamberlain Hardware

Co., Kalamazoo ... 138.21
Geo. E. Watson Co., Chicago .... 11011
Colonial Works, N. Y. .152.85

Brooklgn, A

Ramsey Calendar Co., St. Louis .. 6083
H. M. Hooker Co., Chicago ... 12/
Patek Bros., Milwaukee
Hamilton Moulding Co., Hamilton,

Ohi0 oo 30.21
Frank U. S. Gilbert, Cleveland 88.60
American Glue Co., Boston ... 10 73
B. Uhlman & Co.,, N. Y. City 51 65
Brown & Bigelow, St. Paul ... 3 40
Michigan Paste Mfg. Co., Detroit 26-00
Matheson Lead Co., Long Island

City, N. Yo 191 50
Huneka Sponge Co.,, N. Y. Ci%/".f 1187
National Engine Co., N. Y. ity 16 59
Flood & Conklin Co., Newark, N. J. 17.50
Ridgley Trimmer Co., Springfield 705
Peter Van Schaak & Sons, Chicago 12.61

Murallo Co., New Brighton, N. J. 11587

Great Eastern Lead Oil Co.,

Cleveland ..., 76.43
London Savannah Naval Stores

Co., Chicago ... 5313
Gazette, Kalamazoo ... 41.91
Telegraph-Press, Kalamazoo 44,70
Advocate, Kalamazoo 50.63
City Saving Bank, Kalamazoo 300.00
Kalamazoo Label Co., Kalamazoo 5.00

lhling Bros. & Everard, Kalamazoo 16.00
Galesburg Argus, Galesburg . . 10.
Dewing Sons, Kalamazoo
L. R. Klose Elec. Co., Kalam
I. B. Winter, Chicago
Imperial-Campbell Branch, Chicago 31.46
New York Card & Paper Co.,

New YOork i 1,49170
Pittsburg Wall Paper Co., New

Brighton, Pa... 1,538.26
Robert Graves Co., N. Y. City .. 93164
Robert Griffen Co., N. Y. City .. 43041
M. H. Birge & Sons Co., Buffalo 260.58
Chas. H. Farrell, Kalamazoo .... 12240
Wi illard A. Knight, Battle Creek  175.00
Richter Mfg. Co., Tenafly, N. Y. 19.01

Bouseman Insurance Co., Kalamazoo 1.00
Post Office Guide, Kalamazoo _ 00
Business Men Paper & Press Co.,

Waéland 35.00
W. J. Burdick, Kalamazoo 1.00

Burroughs Adding Machine Co,,
Detroit . 7.00
$8,853.46

Assets.

Stock in trade $3,445.65
Machinery 542.55
Debts due on open 135178
$5,439.98
Dec. 22—In the matter of Oral F.
Huber, bankrupt, Kalamazoo, an order

was made closing the estate and recom-
mending the discharge of the bankrupt.
No dividends were paid to creditors.

In the matter of Thomas Ford Hitch-
cock, bankrupt, Three Rivers, an order
was made closing the estate and recom-
mending that the bankrupt be allowed
his discharge.

In the matter of Tony Hrones and Peter
Hrones, copartners as the Royal Candy
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Co., Kalamazoo, an order was made clos- ,

ing the estate and recommending the
discharge of the bankrupts.

In the matter of Fred D. Lane and
Edward Nolan, copartners as the Benton
Harbor Cigar Co., of Benton Harbor, an
order was made confirming the trustee’s
report of exempted property, which or-
der allowed the bankrupts about all the
assets of the estate.

Dec. 23—An involuntary petition was
filed against Calvin Ashline, who for some
time past has been engaged in the plumb-
ing and heating business at Allegan, and
he was adjudged bankrupt and the mat-
ter referred to Referee Banyon, who en-
tered an order appointing "Earl Delano,
ggta;t’-éllegan, custodian of the bankrupt

In the matter of Wiliam Dannenberg,
bankrupt, Allegan, an order was made
for the final meeting of creditors at the
referee’s office on Jan. 8 for the purpose
of passing upon the final report and ac-
count of the trustee, the declaration and
payment of a first and final dividend, and
the payment of administration expenses.
Creditors were directed to show cause
why a certificate should not be made b
the referee recommending the bankrupt’s
discharge.

Dec. 24—In the matter of H. A. Fisher
Co., a corporation, bankrupt, Kalamazoo,
the trustee filed petition showing settle-
ment of the suit with Benjamin Shapiro
for the recovery of an automobile and
cash register and requested that same
be approved by the referee. The petition
was _considered and an order made for
creditors to show cause on or before
Jan. 4, why the compromise should not
be approved and the suit dismissed upon
return of the automobile and cash reg-
ister to the trustee and the payment of
$65 to the defendant or his attorney.

Dec. 25—In the matter of Albrecht Hin-
richs, bankrupt, Kalamazoo, the trustee
filed his first report and account showing
total receipts of $1,420, with request that
a first dividend be declared of 5 per cent.
It being a legal holiday, the adjourned
first creditors meeting was further ad-
journed to Jan. 2, at which time the
irst dividend will be declared.

Dec. 26—In the matter of the Tiffany
Decorating Co., bankrupt, Kalamazoo,
an order was made for the first meeting
of creditors at Kalamazoo Jan. 9, for the
purpose of proving claims, the exam-
ination of the officers of the bankrupt
the election of a trustee and the trans-
action of such other business as may
come before the meeting.

In the matter of the McMahon Wicks
Coal Co., bankrupt, Kalamazoo, a special
meeting of creditors was held at the
referee’s office and a first dividend of 5
per cent, declared and ordered paid.
Certain administration_expenses were al-
lowed and the meeting adjourned for
three months.

Dec. 28—In the matter of Calvin Ash-
line, bankrupt, Allegan, schedules were
filed showing the following liabilities and

assets:
. Prior creditors.

City of Allegan, taxes ... $ 10.87

Ray Wooden, Allec];an, wages __ 40.75

Earnest Gordon, Allegan, wages .. 39.50

Carl Pahl, Allegan, wages ........ 5.00

Clare Nelson, Allegan, wages __ 10.00
Total e $126.12

X Unsecured Creditors.
American Radiator Co., Chicago ..$ 2829
Baer Bros., New York 17.01
Wm. Brummeler Sons & Co,

. Grand Rapids . 82.00
Richardson & Boynton Co., Chicago 2%%88

Honion & Hubbell, Chicago ... A
Art Brace Co., New York 26.24
Atlantic Refining Co., Clevelan 64.96
L. Wolff Mfg. Co., Chicago ... 8.67

g .8
J. M. Hayden & Co., Grand Rapid .80
McCormick Mfg. Co., Dayton 7
Kenneth Anderson Co., Chicago
Pecli, Stow & Wilcox Co., Souther-
on,
W. C. Hopson & Co., Grand Rapids 64.79

Battle Creek 1.29
Chicago 26.00

B 107.81
38.97

U. S. Register Co,,
National Water Lift Co.,
Weil Bros. Co., Chicago
Beet Mfg. Co., Cleveland
Remington Typewriter Co

. mazoo .. 10.00
Ringen Stove s 23.30
Northwestern Stove Repair Co.,

ChiCag0 e 9.31
United Brass Mfg. Co., Cleveland 53.34
Standard Asbestos Mfg. Co., Chi-

CAQ0 oo 42.69
American Brass Novelty Co.,

Grand Haven ..., 56,59
Cribben & Sexton'Co., Chicago 53159
Monitor Stove & Range Co., Cin-

CINNAtE e 50.25
Regar Brass Mfg. Co., Cleveland .. 74.99
Gilt Edge, Milwaukee ..o 7.36
Standard Oil Co.,, Grand Rapids 7.93
Richard Wilson, Grand Rapids .... 3135
Anderson Roofing Co., Detroit 8.00
Sail Mountain_Co., Chicago ... 3.27
Detroit Bath Tub & Brass Co

Detroit oo 78.80

Rochester Germicide Co., Rochester 13.50
Pittsburg W ater Heater Co., Pitts-

Wolverine Brass orks.

Kemper Thomas Co., Cincinnati
American Lead Co., Pittsburg 33.50
Grand Rapids Supply Co., Grand

Rapids 198.32
Barclay, Ayers & Bertsch Co.,

Grand Rapids . 28.00
Humphrey Co., Kalamazoo 16.25
Sanitary Mf% Co., Hamilton 8.50
Gould Mfg. Co., Chicago ........... 112

$2,096.25

Assets.
Stock in trade estimated value $ 800.00
Accounts receivable . 268.79
Household goods, etc... 345.00
$1,413.79

New Bank Project at Potterville.

_Charlotte, Dec. 25—The proposi-
tion of the organization of a State
bank at Potterville looks very bright
since the meeting held there” yester-
day to consider the matter. = Most
of 'the business men of the village and
about forty or fifty of the substantial
farmers of the vicinity were in at-
tendance, all of whom manifested a
deep interest in the project. A practi-
cal banker was Bresen by invitation,
who explained about the organization
and workings of a sound State_bank
of the character needed by the village
and short talks were given b{ John
Hull and Rev. H. H. Van Auken, of
Charlotte. Over $13000 was pledged
at the meeting and a committee con-
sisting of J. F. Collins, J. G. Gidner
and Amos Hartel, Benton township
treasurer, was appointed to solicit
stock for the remaining $7,000 to com-
plete the amount of Capital required,
which is $20,000. With the business
men and farmers boosting, thé pro-
ect of a State bank to accommodate
he business men and farmers of Ben-
%o? looks like a sure thing in the near
uture.

Judson Grocer Company
The Pure Foods House
COME IN

WINGOLD FLOUR
RISES TO THE OCCASION

WDbRDEN ("iROCER COMPANY

Grand Rapids—Kalamazoo

THE PROMPT SHIPPERS
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BACKWARD AND FORWARD.

The great mint of Time has just
coined for you a brand-new year. It
has placed in your purse three hun-
dred and sixty-five potentially import-
ant days.

These days belong to you. No
strings are tied to them—save one.
That condition is that they cant be
hoarded and they can't be saved. Your
deed of gift says that they must be
spent. Beyond that they are yours
to do with as you please.

This is the wealth with which you
begin the new year. No man has
more; no man has less. Barring ill-
ness, accident or death, these days
that you have ahead are more abso-
lutely within your power and under
your control than any other thing you
could possibly possess.

Money capital is not always safe,
for money is man-made. Millions
of dollars of man-made wealth are be-
ing destroyed in the European war.
The riches that we make from silver
and gold are valueless unless condi-
tions are right. They are subject to
manipulation, to panic—even to whim
and fad. They represent and sym-
bolize the insignificance and fallibility
of man.

Time is made of sterner stuff. “Come
what may,” says Shakespeare, “Time
and the hour run through the rough-
est day.” Yet in the,face of this fact
we are accustomed to belittle the im-
portance of the minute, the hour and
the day.

We talk a lot about equality of op-
portunity. We call it an idealist’s
dream. We measure its impossibil-
ity on the scale of man-made wealth.
We wish it were feasible, but we think
it is not. Yet there is a practical
road to this very equality of which
we dream. And that road lies in an
equal appreciation and utilization oi
time.

Bacon says; “A man that is young
in years may be old in hours if he
have lost no time.” Emerson adds to
this that “five minutes of to-day are
worth as much to me as five years
in the next millenium.”

Neither of these contentions dare
you dispute. You can see all about
you men who are young in years but
old in hours—your Roosevelts, your
Vanderlaps, your John Purroy Mitch-
ells; men who have reached their
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zeniths early in life because they knew
the value and meaning of time.

The trouble with most of us is that
we fail to realize the buying power
of time. We utterly disregard the
fact that each minute and hour of our
day is capable of adding to our store
of riches—to the wealth of our brains,
our bodies, our minds.

We don’t look upon time as capital.
We consider it, instead, a great mys-
terious ocean upon which—through
no fault of our own—our, ship of life
was launched. And so, as a result,
we find ourselves looking back on the
past through a vale of mistakes.

On January 1, 1915, a lot of you,
looking back through such a vale to
New Year’s Day of last year, will
say—‘And 1914 gone! It seems but
a minute since it came!”

Then some of you will proceed to
celebrate the advent of the newcomer
with a round of dissipation. You
will flop down upon the bar hours,
days and months of your precious life
span. You will let cigarettes and tin
horns drown out the sickening vision
of your wasted hours.

Or else you will seek shelter from
your own image in a rough-hewn
shack of excuses and complaints. You
will tell how the European war affect-
ed your business, how, if the tariff law
had not been passed you would have
become a giant of finance. How a
countless number of big and little
things have held you back.

And then you will awake and find
1915 gone, too!

In the year ahead you have your
great new chance. “Time has blot-
ted out the failures of the past.” You
are on the starting line of a brand
new race. You have in your purse
three hundred and sixty-five bright
new coins. No man, at the start of
this new race, has greater capital than
you. If you are sound of body and
mind you have no right to fail.

A year ago a man living in one of
the great cities of Michigan analyzed
himself and decided that he had squan-
dered the year that was just then past.

He determined to change his course.
He put out stakes to guide him in his
newly chosen path. He set out twelve
such stakes in all. Each was to mark
his progress toward the goal he had
fixed. Then he took with him as his
new partners Ambition and Deter-
mination. His goal was high. But so
well did he follow the pace he had set
that he will reach it by the time the
bells are ringing in the new year. He
made Time purchase his prize.

That course is open to you. You
are face to face with a new year. That
year is your capital. But if you are
to go far, if you are to win, you will
need to add two new partners to your
firm.  You will need in your team
Ambition and Determination.  You
will need to know the value of time.

New gold and silver coins are an-
nually minted for Christmas demands,
and this year the treasury turned out
about five million dollars” worth.
Bright, new money does not buy any
more than old, worn currency, but it
is clean and more appropriate as a
gift
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WAR AND THE FOOD SUPPLY.

The farmer who looks ahead and
would plan this winter as to what crops
to sow his lands the coming spring,
can find enlightenment in no way bet-
ter than by studying the foreign trade
statistics issued in recent months by
the . Department of Commerce and
those which will be issued during the
remaining months of the winter. The
statistics of especial interest to him
are those of exports of food prod-
ucts. As a whole, exports of this na-
ture from the United States have
been steadily diminishing from year
to year for a series of years, and the
reasons for the decrease are not diffi-
cult to discover in the rapid growth of
America’s population and in thiei fact
that consumption is swiftly catching
up with production. Indeed, students”
of the food problem have been warn-
ing the country that the days of the
exportable food surplus are about at
an end and that soon better and more
intensive methods of production must
be adopted in agriculture or at the
present rate of increase of population
the United States will soon have to
seek some part of its food supplies
from other lands. The situation point-
ed out by these students has become
increasingly manifest in the constant-
ly rising prices of foods for a num-
ber of years. This was the situation
in America’s food supplies while all
the world was at peace. Now, with
six of the great powers at war, most
of them dependent in far greater de-
gree than ever upon the neutral ag-
ricultural states for their foods, a tre-
mendous strain is put upon the sup-
plies of these states. But for the
bumpier crop of wheat in the winter
belt of the United States this year,
the heavy European draft upon our
crop might have sent the cereal above
all price records. As it is, the effect
of the export demand is now more
clearly seen, and within a few days
there has been a renewed advance. The
same thing is becoming apparent in
other food products as the export
figures and available supplies are
studied. This demand on America
will continue as long as the war lasts,
and probably for some time there-
after. If the war should last through
the coming year, European crops will
be much less than this year, and may
be, any way, even if the war ends
soon, and the tax on America’s food
supplies will be even greater than
now. Prices are sure to remain high
and, maybe, go higher, no matter what
the production. The farmer in view
of it all would sleem wise if he plan-
ned for the next year to devote most
of his lands to the great staple food
crops, and the consumer must realize
that rigid economy and self-denial are
incumbent upon him as a necessary
check upon prices.

AN OBSTACLE TO PEACE.

We are informed by those presum-
ably in position to know and with au-
thority to advise that we are unpre-
pared, for example, to cope with Eng-
land on the high seas. -That is prob-
ably true;’possibly it may not be true.
Only time and circumstance could
demonstrate the correctness, of the as-
sumption; but even if it is so, might
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it not be well to ask whether it is
either necessary or desirable for the
United States to dominate the high-
ways of the world against England,
or any other, or all other nations?

Our country to-day is at peace with
all the world—unless we regard the
chronic Mexican trouble as a menace
to our National peace—and certainly
all right-thinking Americans devout-
ly desire to see this condition con-
tinue. But if we are mistaken in that
belief—if the American people want
a quarrel, if they wish war with Eng-
land or any other country, the surest
means of bringing it about will be to
enter into a frenzied programme of
battleship building and army-enlarge-
ment. Just as the ambitious plans of
the Kaiser, disclosing the intent of
Germany through immense military
preparations, alarmed Europe, so
would our activity in that line fright-
en England and other great powers.
No amount of explaining would re-
lieve them of distrust of us. And
posing as we do as a nation of peace,
our actions would belie our words.
Particularly alarming at this critical
time would it appear to other nations
now engaged in a war which taxes
all their resources. It would certain-
ly result in coalitions against us in
trade and other treaties which it would
require many years to overcome.

Not the least of the arguments to
be advanced against a large increase
in our army and navy at this time is
the probable effect of the war now
raging in the Eastern world. By the
time it has been fought to a finish—
since now it seems nothing short of
actual exhaustion of the belligerents
will put a stop to it—there will be
less real need for a large army and
great navy than exists to-day. In fact,
it is not too much to hope that it will
result in national disarmaments to be
succeeded by international armaments
and national courts, or at least, ma-
terial reductions in national arma-
ments with international agreements,
which will have a very considerable
effect in reducing the military mania
of the past few years.

In either case we would find our-
selves the greatest military nation and
the biggest obstacle in the way of a
world’s peace.

It may be well to tighten up a little
here and expand a little there in our
army, navy, and coast defenses.
Doubtless there are weak spots, some
things forgotten, overlooked, or neg-
lected. Let these be attended to; let
us continue the usual programme we
have followed in recent years, permit-
ting no lapses in efficiency nor weak-
ening in any of the essentials in any
and all departments, so long as the
world insists on going armed to the
teeth, but do not let us “offer a dare”
to all the world by attempting to out-
do England in constructing super-
dreadnaught battleships, Germany in
armies and submarines, and France
in aerial warcraft.

The smile of a hypocrite is very
similar to the laugh of a hyena or the
tears of a crocodile.

Dont worry unless you can draw
a salary for so doing.
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Burrell Tripp, the Allegan Merchant
and Publicist.

Burrell Tripp was born at Bangor,
May 19, 1862. His father was of
Scotch descent. His mother was de-
scended from one of the royal fami-
lies of France. He graduated from
the high school of Bangor in 1879 and
found employment for the next three
years in the stores of his native town.
At the age of 20 he engaged in the
drug and grocery business, selling
out a couple of years later to Mon-
roe & De Haven. He then went to
Carson City, where he engaged in
the drug and grocery business, sell-
ing his stock to engage in the
banking business as Cashier of the
Carson City Savings Bank. Not
forming a liking for the banking busi-
ness he removed to Cedar Springs
where he purchased the Dr. Chester
drug stock. He remained at Cedar
Springs seven years, selling out to J.
A. Skinner. He did fairly well in the
mercantile business, but lost most of
his savings by engaging in the breed-
ing of horses with Frank L. Fuller,
who was then engaged in the bank-
ing business at Cedar Springs. With
$475 in cash he went to Allegan and
purchased the book and stationery
stock of Lyon, Kymer, Palmer Co.
This stock inventoried about $2,500
and the store was doing a business of
about $5,000 a year. Mr. Tripp added,
in succession, lines of drugs, groceries,
furniture, dry goods and clothing, and
now carries a stock approximating
$50,000 and does a business of $250,-
000 a year. He owns four of the five
store buildings occupied by his es-
tablishment, giving him a floor space
of 100x150 feet, two stories and base-
ment. He has recently retired from
active management of the business,
having turned the stock over to his
two sons, Grover Hilton and Harold
Douglas. The former is 27 years of
age and married and was on the road
in lowa two years for the Godman
Shoe Co., of Columbus, Ohio. He
has been successfully fitted for the
duties that have now placed him in
charge of one of the large retail es-
tablishments of the State. The young-
er son is 20 years of age and is an
enthusiastic understudy of his elder
brother.

Mr. Tripp was married June 9. 1883,
to Miss Anna Jennings, of Bangor.
They have had four children, one of
whom died in infancy. Besides the
two sons above referred to, they have
a daughter, who is now the wife of
Wm. L. Davis, of Detroit, who has
charge of the bond department of the
Continental & Commercial National
Bank of Chicago in Michigan. The
family reside in their own home at the
corner of Walnut and Cutler streets
and the sons have homes on each side
of the paternal mansion.

Mr. Tripp is a 3d degree Mason and
is now taking the Odd Fellow de-
grees. Aside from these associations
he has no other fraternal affiliations.

Mr. Tripp acted as President of
the Allegan county fair for one year.
During his incumbency of the office
the fair kept open evenings. The ex
periment was a success. For the past
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eight or ten years Mr. Tripp has been
repeatedly importuned to stand as a
candidate for Mayor of Allegan. He
consented last spring to enter the
campaign and was elected by an over-
whelming majority over two other
candidates. He is the first Republi-
can Mayor Allegan has had for five
or six years. During his incumbency
of this office the new Carnegie library
has been dedicated, two miles of new
street paving have been completed and
yet Allegan has the lowest tax rate
this year of any city its size in Michi-
gan.

Mr. Tripp has long felt that there
were some things that should be con-
ducted differently in State affairs and,
in pursuance of this idea, he consent-
ed last fall to stand as a candidate for
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their welfare which he expects to put
into practice if the opportunity pre-
sents itself.

Mr. Tripp was
bringing about the removal of the
Blood Bros. Automobile Co. from
Kalamazoo to Allegan, which was se-
cured by the subscription of $35,000
fresh capital stock by Allegan invest-
ors.

Mr. Tripp has large interests out-
side of his mercantile business. He
owns the Casino at South Haven,
which was erected at a cost of $75,-
000. He also owns two apartment
houses on Grand boulevard, Chicago,
for which he paid $45,000 and $37,500,
respectively.

Mr. Tripp has a letter which he
treasures very much. It is from the

instrumental in

BURRELL TRIPP

the State Senate. He scored an easy
victory over Edwy Reid, the veteran
Republican editor and war horse, in
the primaries and at the regular elec-
tion received 6425 votes in a total
vote of 10,864. He goes into the State
Senate entirely unpledged, but is
strong in the opinion that he can se-
cure some remedial legislation along
fire insurance lines. He believes that
the present method of fixing rates by
the board system is iniquitous and
that greater latitude should be allow-
ed merchants and business men gen-
erally to organize and maintain mu-
tual insurance companies of their own.
He is “agin” the so-called special
interests and believes that the burden
of taxation under which Michigan tax-
payers are now staggering can be re-
duced at least a third by the applica-
tion of strictly modern business meth-
ods to the affairs of the State. His
long career as a storekeeper has kept
him in close touch with the so-called
common people and enabled him to
reach some conclusions regarding

Miami Cycle & Manufacturing Co.,
of Miami, Ohio, tendering him the po-
sition of representative of the com-
pany at the Paris Exposition. He se-
cured the agency of the Racycle in
1898, selling 187 machines the first
sixty days. He assembled all of these
riders at the fair in the fall and had
a group picture taken. A reproduc-
tion of the photograph was publish-
ed in many of the sporting goods pa-
pers. His success in the local field
induced him to accept the State agen-
cy the next year and he was so suc-
cessful in the exploitation of the Ra-
cycle, that he was voluntarily tender-
ed the honor above referred to, which
he was obliged to decline on account
of his inability to leave his local and
Michigan business.

Mr. Tripp attributes his success to
advertising big things in a big way
and then doing exactly as he adver-
tises. He believes in always playing
fair with the people. While he has
never been known as a price cutter,
he insists on selling goods at his own

price and has been able to maintain
this position in the face of powerful
opposition. He was instrumental in
breaking up the N. A. R. D., which in-
sisted on fixing a standard price on
patent medicines and other staple ar-
ticles handled by druggists. It was
largely through his efforts that the
Attorney General of the United States
proceeded against this organization in
a way that precipitated its abandon-
ment. He had a standing controversy
with the distributors of Coats’ thread
for several years and finally won out
in the contention that he could sell
thread at 5 or 6 cents a spool, which-
ever he elected to do.

In the nineteen years Mr. Tripp has
been engaged in the mercantile busi-
ness he has increased his capital from
$475 to somewhere around $200,000;
his stock in trade from $5,000 to $50,000
his sales from $5,000 to $250,000. Such
a result would stagger many men and
cause them to lose their heads. Not
so with Mr. Tripp. His Scotch blood
has enabled him to keep his feet on
the ground and his head out of the
clouds. He is as approachable now as
he ever was. The quality which ap-
peals most to Allegan people is Mr.
Tripp’s anxiety to assist in building
up the town. He does not stop at
talk. His purse and his credit are
both placed at the disposal of all
projects which appeal to him as
praiseworthy.

Making Profit Out of Waste.

Nobody with a normal brain and
honest heart desires a conflagration
for the purpose of destroying his
property.

Storekeepers find a fire of this kind
not only.inconvenient but costly, even
if properly insured.

There is interruption to business,
which means loss of money. There is
a falling away of a certain number of
customers who get the habit of deal-
ing elsewhere, and this means loss of
trade.

Many fires would never occur if it
was not for rubbish scattered about
ready to be ignited upon the smallest
provocation.

A heap of old papers, a carelessly
thrown match—flame, fireballs and
finish.

Does the end justify the means?
Hardly.

It is no prevention to carefully pile
the old papers in an orderly manner
out of sight. The farther they are
removed from notice the greater is
the danger.

The only safe way is to get rid of
them, and this may be done, at a
profit. Old papers are marketable.
They bring a certain price if baled
and shipped to a dealer in such ma-
terial.

Ten per cent, of the cost of the new
paper you use can probably be re-
claimed from waste, and ten per cent,
is a discount worth while on any pur-
chase.

Judson Grocer Company
The Pure Foods House
COME IN
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Stopping the Evil of Returned Goods.

What can we do to reduce the quan-
tity of goods returned for credit and
refund? The problem arises daily and
is one of the most troublesome mat-
ters that confronts the big retailer.
It is a source of expense, wasted time
and endless correspondence; it is a
grievance that seems to be growing
worse, and unless steps are taken to
stop it, the storekeeper faces a con-
stantly increasing burden and one
entirely unjust.

The fault lies with the leniency of
dry goods stores who permit their
charge customers unheard-of privi-
leges which, in turn, are demanded of
the specialty shops by trade which
has become accustomed to get what
it wants regardless of all rules gov-
erning good merchandising. A wom-
an who has an account at a large store
wishes to buy a scarf. She selects
half a dozen, has them sent home,
writes a postal to the concern to send
for five of them and retains one. It
may have taken her a month to make
up her mind which of the six pleased
the most, but the others go back
just the same, and they are accepted
for credit without a word. Result:
Goods out of stock for days, perhaps
returned soiled or creased; expense
of calling for them, and more im-
portant still, the privilege of doing
this with the cravats is an opening
wedge that will shortly be used with
everything else the customer may
choose to buy.

This sort of thing is experienced
fifty times a day in big haberdashery
stores; shirts are selected and sent
home for approval, later returned and
credit given. They come back never
as they were sent out; every haber-
dasher knows that once a shirt is un-
pinned it can never be put back in
stock in condition as it was when re-
ceived from the factory. Collars come
in soiled, gloves are creased and the
whole scheme is so unfair .that one
large house has adopted a scheme to
check it which may be adopted by all
who have the same difficulty. It in-
volves considerable time and has some
disagreeable features, but on the whole
it goes a long way to remedy what
has been a great annoyance and a
huge expense.

This concern found that merely tell-
ing a customer a number of articles
would not be sent for the selection of
one did not work at all. The patron
simply neglected to state half of the
goods would be sent back, and within
a few days after the purchase the in-
variable postal arrived instructing that
a messenger be sent for the stuff not
wanted. So this scheme was put into
operation;
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In each box that leaves the house
there is gummed a label, which reads:
“For obvious reasons we do not send
a number of articles on approval for
the selection of one.” This is also
printed on all bills rendered monthly
and is done merely to bring the point
home so that later developments will
permit a reference to the existing
rule. Folks don’t care very much for
printed labels or notices of that kind;
they do just about as they please in
such matters, and the concern did not
hope to accomplish any reforms hy
allowing the thing to rest there.

In the book-keeping office a separate
record is kept of all returns, and these
are compared monthly with the net
amount charged. If the articles sent
back are out of proportion to those
retained, memo is made and the re-
turns investigated. A glance at each
instance reveals at once if advantage
is being taken and if after six months
the same state of affairs exists, the
customer’s  account is  marked
“Watch.” Thus everything that is
checked out receives close scrutiny,
and when an order is received that
indicates selection has been made for
approval with the usual returns to fol-
low the situation reaches the climax.
A letter, carefully worded, is sent to
the customer with the goods, and text
of this is sufficiently forcible to make
unmistakable what the policy of the
house is regarding the return of se-
lections. The majority of patrons ac-
cept this in the right way and accom-
modate themselves accordingly. A few
may become offended for a time, but
the results have been so good that this
risk is worth taking.

After all, it is only habit and cus-
tom long followed that causes people
to take advantage of their accounts
in this way, and most of them see the
justice of it if it is put before them
in the right light. If a customer con-
tinues to be troublesome in this way
he is cautioned again, and if nothing
results the account is closed. It dis-
poses of trouble for all time and is
really the only manner of solving
those few occasional instances where
a patron’s absence is preferable to
his trade. As a matter of fact, | have
seen such people return after a time,
asking that their account be resum-
ed with the promise that the old trou-
ble would not exist if we’d try again.

It needs, of course, a greater co-op-
eration between the stores. No single
concern can hope to accomplish re-
forms if the thing is tolerated else-
where. It is only that we have per-
mitted the condition to flourish, and,
in fact, have encouraged it by no active
opposition. There should be a nor-
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mal return of about one-third of the
present credits as these appear on the
charge ledgers of all big stores, and
the thing is to prevent not only the
growth of this thing but to reduce it.
Step into the receiving room of a
large establishment and see the trucks
filled with returned goods, figure the
labor and cost of this thing, wholly
unnecessary, and permitted because
the initiative is lacking to end it. A
customer who has the habit finds
that it grows so upon him that he can-
not make selection in any other way.
This, of course, is all wrong, and it
is to be hoped that a movement of
some nature can be put into operation
whereby time, money and temper may
be spared to eliminate pure waste of
all three.—Haberdasher.

Don’t Be Too Sure of Yourself.

When you are satisfied with your
success, you’ve retrograded—no man
at rest can do his best.

You can't stop, because your rival
won’t quit—a sure job is a poor job.

While thirty million men are striv-
ing to better their lot, you can only
be secure in a position that no one
wants to secure from you.

So long as journalism scours high-
way and byway for information—so
long as the press is a diary of uni-
versal activity—so long as news is
gathered, interpreted, and spread
throughout civilization, alert brains
will glean suggestions to be applied
to personal tasks and to further in-
dividual ambitions.

Speed is now the watchword. The
rest of us are racing after you. |If
you slow down you’ll be run down.
It’s the man behind who determines
how far and how fast you must travel.

He measures your destiny—lie sets

your standards. If you want to stay
ahead use your head.
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Forced to Make Knit Goods.

Forced to retire temporarily from
the leather glove industry by the
shortage in hides due to the war, the
Beloit Glove & Mitten Company, Be-
loit, Wis., will branch out into the
sweater and knit goods industry. Plans
have already been made for the new
line of business. The factory was fac-
ed with the alternate of laying off the
majority of its employes or of branch-
ing out into a new line of business
and keeping the help busy. The fac-
tory will install a modern line of knit
goods machinery and place its output
on the market within a few weeks.
As soon as it is possible to obtain the
hides necessary for the industry that
end of business will be resumed. The
shortage in hides has caused embar-
rassment in practically every leather
glove factory. The situation is crit-
ical and there is no apparent means
of obtaining the hides with which to
continue the industry in this country.

No Change Required.

A colored man was brought before
a police judge, charged with stealing
chickens. He pleaded guilty and re-
ceived sentence, when the judge ask-
ed how it was he managed to lift
those chickens right under the win-
dow of the owner’s house when there
was a dog in the yard.

“Hit wouldnt be no use, judge,”
said the man, “to try to ’splain dis
thing to you all. Ef you was to try
you like as not would get your hide
full 0’ shot an’ get no chickens, nuth-
er. Ef you want to engage in any
rascality, judge, yo’ better stick to
de bench, whar yo’ am familiar.’

There is nothing in the theory of
the survival of the fittest. Tailors
aver that the misfits stay with them
the longest.

Winter Goods

Now

for the Winter Trade

Square Blankets. Stable Blankets. Plush and Fur Robes. Fur Coats. Sheep-Lined Coats.
Blanket-Lined Coats, Duck and Corduroy. Mackinaw Coats.

Our catalogue is ready, and. if you have not received a copy, say so, and one will be

sent immediately.

When you come to compare values, send in a trial order and see for YOURSELF
how "Sunbeam" Winter Goods will brighten your store.

BROWN & SEHLER CO.

Home of Sunbeam Goods

Grand Rapids, Michigan

Write for the Latest
“Buffalo” Catalogue

It illustrates the finest line of popular-priced
Trunks, Suit Cases and Traveling Bags on the

market.

Buffalo Trunk Mfg. Co.

127-139 Cherry St., Buffalo, N. Y.

JULIUS R. LIEBERMANN
Michigan Sales Agant
415 Genesee Are.  Saginaw, Mich.

THE
SOLID CONSTRUCTION
LINE
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Boomlets From Bay City.

Bay City, Dec. 28—Christmas Da
1914 "has ¢come and departed. It will
be remembered in Bay City because
of the great manifestafion of the true
Christmas spirit. )

Our _city’s Christmas celebration be-
fan Thursday evening at Wenonah
Park, where” thousands _of people
gathered around the municipal Christ-
mas tree and Star of Bethlehem.

On Christinas day huge loads of
Provisions were distributed among
those who were not bountifully sup-
plied and it is a safe guess that no
one.m Bay .Clt%/ went to bed hungry
Christmas “night. :
. What a contrast is this to condi-
tI]QnS Prevalllng in desolated districts
of Europe!

E. B. Braddock, President of the
Veteran Travelers’ Association, has
gone_to Detroit to attend the annual
meeting and banquet of this Associa-
tion, which will 'be held to-morrow
ia_]‘genrarlmon and evening at the Wayne

The embargo on the shipment of
hay and cattle because of the hoof
and mouth disease has had_a depress-
mg effect upon business in Eastern
Michigan, but _notwithstanding un-
favorable conditions, a large. number
of ,g]echants report a satisfactory
holiday business.

International Mill and Timber
Co. has been organized in this city to
eng[ag_e in the manufacture of house
matefial, cut ready for erection. This-
company will be” backed b%( ample
capital, ‘will engage in a National ad-
vertismg campaign and will make the
third large corporation of the kind in
Bay City to engage in this business
which through the wide advertisino
which it Is béing given, is making Bay
City as world famous for house man-
ufacturing as Detroit is for the man-
ufacture of automobhiles, Grand Rap-
Ids for furniture, Milwaukee for beer
and Saginaw for hot air.
o ¥7? i K
in?jéu' Ig?/n of |Irr1] ¢ aB%YacQoﬁ%nU'd%ring ge
holiday Seasons.

JaW Belknap, with the Mayer Boot
dc Shoe Co., has been given a two
weeks vacation, the firstin ten years
He has been at home one week; and
to ward off restlessness, his wife of-
fered to bu?/ a stock order, to which
J. H. Teadi %/ consented, but he soon
discovered that Mrs. J. H. hadnt
money enough to paE/ the amount of
the order, therefore the deal was de-
clared off. It has been decided that
if he is not tied to a bed post the va-
cation_ will terminate abruptly the
next time an M. C. whistle ‘is "blown.

R> ~  Phillips, with the Hanson
Glove Co,, is confined to his home as
he has a long engagement there sing-
mgts “Be still"as any mouse, for there’s
a baby in the house.” Pub. Com

Sparks From the Electric City.

Muskegon, Dec. 20—The Muskegon
Poultry and Pet Stock Association
will exhibit at the Armory January 19
to 2. We expect Charles Ovitt to
have a few birds on the job. ]

Foolish question No. 1: “When will
the war end or will the price of coal
be reduced in 1915? i
. The Home Telephone Co. is wark-
ing on a change of system, all wires
beln,g put under ground in the busi-
ness*district and in the alleys on resi-
dential _streets. A _new exchange is
R%tqg installed which will be auto-

Amond & Sons _have o‘%ened a
branch market at 185 West Western
avenue. This_firm is composed of
three progressive and hard working
men and the writer congratulates them
in behalf of the TradeSman. .

Mrs. George Haverkate, of White-
hall, was in "Muskegon this week on
business. ) ) )

Fish shanties are ordinary sights
on Muskegon Lake.

N.  Vegter, of Terrace street
H‘raggtly improved from his recent ill-
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Bert Waalkes, Herman Anderson,
Joe Schoenberg and Landlord L.
Mehrtens_have gone to Hesperin to
buy rabbits. Bert was counting his
money and found he could purcChase
thirteen rabbits at 10 cents apiece.

With 25 per cent, of our total mem-
bers present, our regular me_etmg was
held on the 19th. Our genial Secre-
tary wrote a letter to every member
reduesting their presence.

The boys responded fine to Harold’s
dun. Weé say, Do it again, old boy.

A rising vote of thanks was given
to Harold T. Foote in behalf of his
good work for our Council. )

A committee of three were appoint-
ed by Senior Counselor E. P. Monroe
to devise ways and means to get our
boys to meetings. ) ]

C. Fallwrath was appointed chair-
man, with J. Lyons and M. Steindler
as roustabouts.

A petition was sent to the G. R. &
I. in behalf of our Council to allow
%Pzﬁhrs brakemien to sell papers on the

Muskegon shipped two carloads of
supplies to the relief of the destitute
Belgiums— a carload of flour from
the "Peoples’ Milling Co. and one car-

BRI MR PRy

The Continental Motor Co. expects
to employ more men than ever be-
fore spring. It has several very large
orders for motors on hand.

The Enterprise Brass Works, of

Muskegon I—r|]e|ghts, hﬁls bouglht, the
antj t Wright, Cooler &
ql-:{oo& Manufacturing  Co. lgrom the

Muskegon Chamber ‘of Commerce. It
will uSe this additional space as a
sh:_Pplng and furnishing department
anen expects to employ about fifty
Muskegon had a forty-five foot
Christmas tree under the”auspices oi
the Chamber of Commerce and the
Woman’s Club, The tree was lighted
up Christmas day and was gireatly ap-
preciated by thé many children”who
congregated there.
Our town is gettin
convention place and
following conventions: o
First week of February, Michigan
State Horticultural ~Society. O.” F
Marvin, of Holton, has charge of the
arrangements. )
Second week of February, the mid-
winter meeting of the Michigan Pio-
neer and Historical Society.
Last week of January, annual meet-
mg of the West Michigan Pike Asso-
%%trl]%n at Chamber of Commerce

Many thanks for the fine book re-
ceived “from Editor Stowe.

With heartiest wishes for a better
year than last and wishing all a Hap-
py New Year in behalf of Muskegon
and its travelers, we are

to be quite a
as secured the

Butter, Eggs, Poultry, Beans and
tatoes at Buffalo.
fresh 20ase. dairy. DGR poc
resh, c; dair C. poo
good, all kinds, 1&?,@230. P
Cheese—New fanﬂ/, 15"@16c;
choice 14*@15¢c. Held fancy, 16

55E99Hh§é%37fr85h Idcar,[1dled, :
C; Tan c; cold storage ,
died 24&&3. g
Peultr/ (Hve)—Cox, 10c; fowls
@14c; duc&s, )14@1643; chicken
ibc; geese, 14@15c; turke)&s, 18@
Poultry (dressed)—Turkeys s
23c; chicks, 12@17¢; fowls " 12@
ducks 16@18c; geese, 14@15c.
Beans—Medium, new  $2.706)2
ain- Red Kidney, $3!
row,” $350 Kldney’ $3-25@3.50; A
Potatoes—New, 30@40c per bu.,
Rea & Witzi,

While the easy going individual
istrying to figure out which is the t
foot to put forward the strenuous n
proceeds to get there with both fi

TRADE MAN
Celtic Logic.

Two lrishmen arranged to fight a
duel with pistols. One of them was
distinctly stout, and when he saw his
lean adversary facing him he raised
an objection.

“Bedad,” he said, “I’'m twice as big
a target as he is, so | ought to stand
twice as far away from him as he is
from me.”

“Be aisy now,” replied his second.
“I’ll soon put that right.”

Taking a piece of chalk from his
pocket he drew two lines down the
stout man’s coat, leaving a space be-
tween them.

“Now,” he said, turning to the other
man, “fire away, ye spalpeen, and re-
member that any hits outside of that
chalk line don’t count.”

Judson Grocer Company
The Pure Foods House
COME IN

DEFENDING
The Amencan Home

. Every American grocer, who believes
in protecting the American home from
danger and making it a safer place to
live'in, should forthwith quit se |Inﬁ or-
dinary and inferior matches and here-

after ‘push the BEST. There never was
a match as good as the
KIEXu
i H »
Uogr

THE WORLD’S BEST MATCH

Made in America
By Americans
For Americans

Non-poisonous. No afterglow. Inpected and label-
led by The Underwriters' Laboratories. Inc.

Made only by
The Diamond Match
Company

Trade
Stimulators
For

Price
Advertising

Our monthly cata-
logue of General Mer-
chandise abounds with
these.

Get acquainted with
theYellow Page Specials
in each issue of “Our
Drummer.” They will
help you pull trade to
your store.

Butler Brothers

Exclusive Wholesalers of
General Merchandise

New York Chicago
St. Louis  Minneapolis
Dallas

Economic Coupon

Books

They save time and expense.
They prevent disputes.

They put credit transactions on
cash basis.

Free samples on application.

Tradesman Company

Grand Rapids, Mich.

“AMERICAN BEAUTY?” Display Case No. 412—one
Xm. of more than one hundred models of Show Case,
Shelving and Display Fixtures designed by the Grand
Rapids Show Case Company for displaying all kinds

of goods, and adopted by the most progressive stores of America.

GRAND RAPIDS SHOW CASE CO., Grand Rapids, Michigan
The Largest Show Case and Store Equipment Plant in the World
Show Rooms and Factorieac New York, Grand Rapids, Chicago, Boston, Portland
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Michigan Poultry, Butter and Egg Asso-
ciation.
President—H. L. Williams, Howell.
Vice-President—J. W. Lyons, Jackson.
Secretarg and Treasurer—D. A. Bent-
ley, Saginaw. .
Executive Committee—P. A. Johnson,
Detroit; Prank P. Van Buren, Williams-
ton; C. J. Chandler, Detroit.

Uncle Sam Recommends Undrawn
Poultry.

The poultry handling specialists of
the United States Department of Ag-
riculture are urging housewives to buy
their chickens undrawn and with the
heads and feet still on. An undrawn
chicken, they say, shows its lack of
freshness or its unfitness for food
much more clearly than a fully dress-
ed bird, in the dressing of which cer-
tain significant signs can easily be re-
moved by the dresser.

Moreover, by actual Government
tests, as reported in Circular No. 70
of the Bureau of Chemistry, fully
drawn poultry, with head and feet re-
moved, decomposes the most rapid-
ly, while undrawn poultry keeps much
better than does poultry either wholly
or partly drawn. This is because once
a chicken is opened for cleaning the
delicate tissues in it are open to the
bacteria of the air, which multiply very
rapidly and soon destroy the flavor of
the chicken, even if they do not bring
about actual putrefaction. The un-
dressed chicken is far less likely to
be contaminated in this way, as the
outer skin is a protection against the
inroads of such bacteria.

When the feet of chickens are re-
moved the housewife loses one of the
easiest methods of determining wheth-
er the birds is young or old. Young
chickens have smooth clean feet and
shanks. Old birds have scaly, rough
legs and buttons or spurs. The head
of a dead chicken gives very clear
indication of staleness. The head of
a chicken that is not fresh will show
a greenish color below the bill, sunk
en eyes, and a darkening or discolora-
tion on the neck, all of which indicate
decay.

The housewife should require that
the entrails of a chicken be not drawn
or at least should have the butcher
draw them in her presence. More-
over the entrails of the chicken often
show diseased conditions that are not
evident after the bird is fully drawn.
The appearance of the entrails will
help her to tell whether the chicken
is fresh, and whether it has been prop-
erly handled. Entrails in a good chick-
en should be almost empty, round,
firm in texture, and showing little red
veins here and there. If the intestines
are full the bird was not starved for
twenty-four hours before killing, as
it should have been, or else sand was
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fed to it to increase its weight and
work a fraud on the buyer.

If the animal heat was not remov-
edlquickly and completely, the round-
ness of the intestines will be lost and
the folds of the intestines will stick to-
gether. There also will be an undue
amount of sliminess and an unpleas-
ant odor which is not found in a prop-
erly chilled bird. There is, of course,
always some odor when the body cav-
ity of a bird is opened, even if it is
just killed, but this odor is quite dif-
ferent from the pronounced smell
which comes with decay. An unscrup-
ulous dealer cannot foist bad birds on
the housewife who dresses the chick-
ens herself and knows how to inter-
pret what she sees and smells.

The skin of a chicken will tell the
housewife whether the bird has been
properly dry picked and air chilled,
or whether it has been scalded in or-
der to remove the feathers. The skin
of a dry picked chicken is flexible,
translucent, with the feather papillae
plainly visible and contains short hairs
which have to be removed by singe-
ing. If a chlicken has been scalded
the skin is hard, thick, close to the
muscles underneath and almost free
from these hairs. The skin of a dry-
picked chicken which has been chilled
in water has lost the powdery look
which, is characteristic and is shiny,
thicker than when air chilled; and it
is scarcely possible to see the pink
muscles underneath, as one should be
able to do. A water chilled chicken
is also a fraud to the buyer because
it absorbs water, which is charged
for at chicken prices.

Making Buttermilk Cheese in the
Creamery.

The work of picking up the loose
ends of the dairy industry has not yet
received the attention it requires, per-
haps because too much work has been
necessary in the main lines of produc-
tion. The profitable utilization of but-
termilk and skim milk are two of the
chief questions awaiting solution. The
work of J. L. Sammis in this direc-
tion is of the greatest possible import-
ance. The author gives a digest of
the bulletin, which however, should
be read in full as the details of the
methods really constitute its most im-
portant feature which is unfortunate-
I)(/j too extensive to be here reproduc-
ed.

Buttermilk cheese is a food product
obtained by curdling buttermilk with
heat, draining the curd, and adding
salt. Large amounts of buttermilk
are wasted every year at Wisconsin
creameries. If this were made into
buttermilk cheese, it would furnish
a large supply of palatable food, equal
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in food value, pound for pound, to
lean beefsteak. It can be sold profit-
ably at half the price of meat.
Compared to cottage cheese, but-
termilk cheese is superior in flavor
and texture. For this reason it is
preferred by bakers and for table use.
Overheating will not affect its mois-
ture content and little extra equip-
ment is needed for its manufacture.
The method for making -this cheese
on the farm is simple, and may be ap-
plied on a large scale in the cream-
ery where buttermilk is obtained from

POTATO BAGS

New and second-hand, also bean bats, flour
bats. etc. Quick shipments our pride.

ROY BAKER
Wm. Alden Smith Bldt. Grand Rapids, Mich.

Packed by
W. R. Roach & Go., Hart, Mich.

Michigan People Want Michigan Products

Dandelion Vegetable Butter Color

A perfectly Pure Vegetable Butter
Color and one that complies with the
Pure food Jaws of every State and of
he United States.

Manufactured by Wells & Richardson Co.
Burlington, Vt.

Geo. L. Collins & Co.
Wholesale Live and Dressed Poultry,
Calves, Butter, Eggs and Country Produce.

29 Woodbridge St. West
DETROIT. MICH.
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Rea & Witzig

PRODUCE
COMMISSION
MERCHANTS

104-106 West Market St.
Buffalo, N. Y.

Established 1873

Liberal shipments of Live Poul-
try wanted, and good prices are
being obtained. Fresh eggs scarce
and selling well at quotation.

Dairy and Creamery Butter of
all grades in demand.” We solicit
your consignments, and promise
prompt returns.

Send for our weekly price cur-
rent or wire for special quota-
tions.

Refer you to The Peoples Bank
of Buffalo, all Commercial Agen-
cies and to hundreds of shippers
everywhere.

Watson-Higgins Milling Co.
Merchant Millers

Grand Rapids Michigan

Satisfy and Multiply
Flour Trade with
“Purity Patent” Flour

Grind Rapics Gramk Milling Co.
RIS E VL

“Little Buster”

POP CORN

Hulless Australian Rice Pop Corn
is what this variety is usually called.
Itis reallya Dwarf Rice variety. The
hull is very thin and seems to disap-

pear in popping; at least the hull is
not noticed when eating.

the Sweetest, Tenderest
Corn You Ever Tasted. **

Try it yourself; you'll use it every day in

your” own home.

Little Buster is sure to become a favorite. A

repeater.

Fine profit.

Tell Your Jobber to Send a Case.

THE ALBERT DICKINSON CO.
CHICAGDO

TE TT A (0]
il v 0

phone.
seed.

Both Phones 1217

*pa ®ean8« Red Kidney, Brown Swedish.
us samples of what you have for sale. Write or tele-
Always in thé market to buy beans, clover

MOSELEY BROTHERS

Send

Grand Rapids, Mich.

Try F.J. SCHAFFER & CO.

Eastern Market

Detroit, Mich.

EGGS AND LIVE POULTRY

WRITE FOR QUOTATIONS
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raw cream. The process is described
in detail. The cost of manufacture
is small, the profit to the retailer at-
tractive and the price to the consumer
low. A steady market may be obtain-
ed with a little effort. Two cream-
eries sold 28,000 pounds during one
winter season.

The quality of the curd depends to
some extent, on the richness of the
cream. Buttermilk obtained from cream
that was pasteurized while sour re-
quires a special treatment to change
a fine grained curd to a coarser tex-
ture. It requires the addition of an
alkali solution to the buttermilk and
the subsequent neutralization of the
alkali with hydrochloric acid. The ad-
dition of these materials is perfectly
safe and increases the cost of manu-
facture by less than 1 cent per pound
of cheese.

Made with rennet a slight modifica-
tion of this process is necessary. No
hydrochloric acid is use. The alkali
solution is added to but one half of
the buttermilk, which, when fully
neutralized, is mixed with the remain-
ing buttermilk and the entire mass
coagulated by the addition of rennet
extract. A subsequent heating puts
the curd into condition for draining.

Buttermilk cheese is a sanitary food
product. It has about the same food
value, pound for pound, as lean beef
steak, which sells at twice the price.
Large numbers of city and country
residents, to whom the prices of meat,
eggs, etc.,, are objectionably high,
find in buttermilk cheese a palatable
and economical food.

In addition to ordinary cleanliness
in its manufacture, the buttermilk used
is heated to a pasteurizing temper-
ature, 140 degrees or higher for an
hour, during the cheesemaking pro-
cess. Such pasteurization is sufficient
to kill disease germs such as those
producing tuberculosis, typhoid fever,
dysentery, etc.

In the household buttermilk cheese
is eaten alone or like cottage cheese,
mixed with cream, seasoned with salt,
mixed with 2 to 5 per cent, of Span-
ish pimiento, paprika, chopped pickles,
olives, or nuts, or used in salads. On
account of its smooth texture, it can
be spread on bread like butter and
thus used in sandwiches, either with
or without butter. The addition of
pimiento or paprika colors the cheese
pink.

Bakers prefer buttermilk cheese, on
account of its invariable smoothness
of texture, for making cheese-cake
and other bakery goods, in which they
formerly used cottage cheese.

Utilizing the By-Products of Cream-
eries.

It"has been said that a European
family can live on what an American
family throws away. Of course, in
that statement, truth is sacrificed to
epigram, and the result is exaggera-
tion, and while it may have been more
nearly true in former years, it is so
no longer in these days of greater
compulsory economy. But still the
saying embodies a large amount of
truth. There are some industries, in-
deed, which commit little waste, at
least in the utilization of the raw ma-
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terials, like the meat packing indus-
try. But in many others, the waste
continues. This waste is particularly
great in an industry consisting of small
units. In a large factory, the waste
amounts to so much that notwith-
standing its comparatively low cost it
represents large economic values and
money can be made by working it up
into by-products. In a small factory,
it is far more difficult to find lucra-
tive employment for waste material.
Hence, by-products are more common
in the big manufacturing units while
waste is more common in the little
ones where the loss can be least af-
forded.

The two chief waste products—more
or less waste,at least—of the milk in-
dustry are buttermilk and skim milk.
In the aggregate, the values wasted
by the failure to use them, or at least
to use them to the best advantage, are
colossal. To lessen their waste, to
find means to utilize these products,
in the smaller creameries particularly,
is a work deserving the most serious
attention of our technical and scien-
tific men.

A valuable contribution to the so-
lution of this question is made this
year by the Wisconsin Agricultural
Experiment Station, through Mr. J.
L. Sammis. An abstract of this pub-
lication on making buttermilk cheese
in the creamery appears under the
head of scientific and Technical Ab-
stracts. Mr. Sammis describes in de-
tail methods of utilizing the butter-
milk at creameries in producing an
article of food which, with proper
marketing, will undoubtedly go far to-
wards eking out the income of the
creameries and possibly turning an
unprofitable business into a well pay-
ing one. The fact that this cheese
is preferred by bakers for cheese cake
over cottage cheese is alone an in-
ducement of the greatest value.

The problem of utilizing skim milk
still remains largely unsolved. A great
deal may perhaps be done by popular-
izing its use for food and eradicating
the common prejudice against it. But
probably the ultimate and decisive
solution will come with the expansion
of the condensed and dried milk busi-
ness. The great advantage this mode
of disposition has over city delivery
is that the cost of shipping, packing
and distributing is practically elimin-
ated and the material can be handled
in bulk from creamery to condensory
or milk powder factory.

Knew His Audience.

The president of a small college
was visiting the little town that had
been his former home and had been
asked to address an audience of his
former neighbors. In order to assure
them that his career had not caused
him to put on airs he began his ad-
dress thus:

“My dear friends— won't call you
ladies and gentlemen—I know you
too well to say that.”

Judson Grocer Company
The Pure Foods House
COME IN
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If You Have

GOOD POTATOES

to offer let us hear from you.
If you are in the market, glad to quote you delivered prices in car lots.

H. E. MOSELEY CO.

F. T MILLER, Gen Manager

30 tonia Avenue Grand Rapids

The Vinkemulder Company

Jobbers and Shippers of
Everything in

Fruits and Produce

Grand Rapids, Mich.

Write or wire us when ever you have

POTATOES TO OFFER

LOVELAND & HINYAN CO.
236-248 Prescott St. Grand Rapids, Mich.
We have seed potatoes to offer in local lots

Prevent Breakage by Using

Egg Case Cushions

We Have Them. Do You Want Them?

The above cut shows. First, the former method of Packing Eggs—with a sinmle hard
ngtrltrJ] a%to ntop and bottom of cases, resulting in a great deal of breakage before reachina
The second cut shows Eg'gipacked in case with an elastic Excelsior. cushion in toD and
bottom of case to absorb the jar—thus carrying contents safely to destination. These cushions
are constructed from Odorless, Basswood Excelsior and enclosed in the best quality of manila
Ea er the exact size of case, . They supplant the loose excelsior formerly scattered unevenlv
etween the board and qutside of case.  Our cushions are well filled with, excelsior evenlv
distributed throughout the cushion we now offer, which assures safety in shipping. ~ ” 7
. One egg saved in each case will pay for the packing, and. as they can_be_used several
times, by careful handling, the economy is immediately demonstrated. This .in addition to

time saved in packing. number of large egg packers have already adopted their use.
Being inexpensive, most effective and insuring safe delivery to customer, why not ask

for enoughgsampﬂzs to pac[?a case and seeq‘%r yoursglf?? y - why

Samples and prices can be obtained
from any of the following addresses:

Excelsior Wrapper Co. - Grand Rapids, Mich.
Excelsior Wrapper Co. . . . Sheboygan, Wia.
Excelsior Wrapper Co. - 224 West Kinzie St., Chicago, HI.

Our Facilities are such that Promptness is our slogan.
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Carson City is to have a second
State bank, State Banking Commis-
sioner Doyle having approved the ap-
plication for a charter. The gentle-
men who have taken stock are the fol-
lowing well known and representative
business men and farmers: C. F.
Straight, E. B. Stebbins, E. S. Brooks,
W. E. Adams, C. H. Adams, G. L.
Russell, Geo. Walt, F. A. Wright &
Co., R. Cowe, Chas. Shining, G. W.
Canfield, Will McCuaig, Thos. Kava-
naugh, M. H. Kipp, C. F. Wright, Geo.
C. Baker, Delbert Mayes, Richard
Kavanaugh, Jos. Goolthrite, Ray C.
Brooks, C. R. Burkholder.

E. B. Stebbins, who has been active
in organizing the new bank is an old
resident of Montcalm county, having
resided at Lakeview for thirty-eight
years. While there he organized and
was manager of the Stebbins Manu-
facturing Co. .which was very success-
ful under his management. Mr. S'teb-
bins left Lakeview in 1905 and locat-
ed in Sturgis when he organized
the Sturgis Manufacturing Co. which
was a decided success from the start.
He remained in Sturgis for six years
when he disposed of his interests and
located in Grand Rapids

Those interested in the new bank
feel that there is plenty of business
in this section for two State banks,
and that the second would be a bene-
fit to the community. All realize that
the present State bank has an enviable
position for soundness and being con-
ducted along conservative banking
lines. The new bank is not organiz-
ed in any sense to oppose the pres-
ent bank, but rather with the idea of
helping to build up the town and
community.

Mr. Stebbins has been investigat-
ing a suitable location to engage in the
banking business for some time and
after several visits to Carson City de-
cided that that place presented a good
opening for a second bank. He be-
lieves that the place and surrounding
country has many undeveloped possi-
bilities and thinks that Carson City
has a bright future.

Announcement that the $200,000
bond issue for improvements in the
United Home Telephone system in
Muskegon, had been placed has been
made by Thomas Bromley, Jr., gen-
eral manager of the company. The
$200,000 bond issue will not only take
care of the proposed improvements,
but will also be sufficient to retire the
floating indebtedness of the company
and assure the carrying out of the
new telephone system project.

Mathew Fitzsimmons, who was con-
victed on a charge of embezzlement to
the amount of $210,000 from an Iron-
wood bank, will be given a new trial
as the result of an opinion by the Su-
preme Court. Fitzsimmons’ convic-
tion was reversed and a new trial
granted because of the fact that the
prosecuting attorney was a depositor
at the bank and was attorney for the
administrator of the estate holding a
big block of stock in the bank. The
case attracted much attention in bank-
ing circles at the time of the trial.
The record filed in the Supreme Court
covered 2,000 printed pages.

The Wayne County & Home Sav-
ings Bank (Detroit) declared an extra
dividend of 1 per cent., payable De-
cember 14, making a dividend of 14
per cent, for the year. An extra per
cent, was declared in June.

A deal has been consummated
whereby the stock in the Citizens Sav-
ings Bank of Owosso, owned by Dud-
ley E. Waters, of Grand Rapids, passes
into the hands of Owosso men. This
makes practically all of the stock in
the Bank owned in Owosso.  The
Bank is nineteen years old and is en-
joying a splendid growth. Plans are
already under way to remodel the
building now occupied by the Bank,
to give the institution twice the space
it now has.

Frederick Neff, wealthy McBride
banker, President of the Bank of Neff
& Son, is dead at the age of 73 years.
He suffered a stroke, of paralysis
while in California last year and never
got over it. He was a member of
lonia commandery No. 11, Knights
Templar.

The State Railroad Commission has
granted authority to the Sault Ste.
Marie Gas & Electric Company to re-
duce its capital stock from $200,000
to $30,000. The present managers
have desired for some time to bring
the capitalization down to actual con-
ditions. At the same time the com-
pany asked authority to refund exist-
ing bonds and to provide for future
contingencies, requested that further
bonds may bp issued when expendi-
tures are made. The present issue is
for $125,000. The authority was grant-
ed, as asked.

A stock dividend of 50 per cent, or
$500,000 has been recommended by the
directors of the Scotten-Dillon Co.
(Detroit). This would make the cap-
ital of the firm $1,500,000. The stock-
holders will vote on the proposition
January 26. The regular quarterly

tradesman

dividend of 2 per cent, and an extra
dividend of 8 per cent, were declared,
making the total dividends for the
year 40 per cent. Last year the stock
paid 50 per cent, and the year before
that 32 per cent. The par value is
$10. The last sale on the local ex-
change was at $106.25.

The occidental world looks back on
1914 with satisfaction not -in its life
but in its death. If mere existence
with its ordinary comforts and its
drawback is the thing to be thankful
for, let us piously acknowledge that
and let those of us who have the spirit
of thankfulness exercise that spirit
for what we have received. But an
American lives not only in America.
As to his thought and sympathy he
lives everywhere else in the world in
one degree and another. But our Eu-
ropean domicile is a place of agony
and of discouragement as to the fu-
ture of the race. In the midst of a
highly developed civilization, one
which has been cultivating the arts
of peace and dreaming of the days
when war shall be no more the most
gigantic war of all time has broken
forth, and to-day none can see its
probable end. While we may be thank-
ful that so much of the term of this
war has gone by, we cannot dismiss
1914 as if it were to prove the end of
that conflict, and therefore we cannot
look forward to the immediate future
with the satisfaction of a mankind at
peace with itself. It remains only for
the individual to submit and to per-
form his duties to the best of his abil-
ity. There his responsibility ceases.
Not so his heartbreak for the sorrows
of an afflicted earth.

In America the successes of life
have perhaps approximated the aver-
age. So far as physical comfort is
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concerned we have fared well, for na-
ture has been generous with its fruits,
and even in the increment of wealth
we are not badly off, for the disor-
ders in our finances and the deprecia-
tion of our securities may be looked
upon as transient. Nevertheless, as
measured by the eordinary standards,
our trade for the period preceding the
outbreak of the war was only indif-
ferently good. We were still suffer-
ing from the effects of a lack of har-
mony between business and Govern-
ment and from an ill-judged change

Ask for our Coupon Certificates of Deposit
Assets over $4,500,000

r"BAND/APIDSAMINGS” ANK!

Splendid Investment Opportunity

Each $100 Oil & Gas Bond entitles pur-
chaser to a bonus of $100 stock which may be
worth $1,000 few months. Terms and par-
ticulars. 403 Mulvane Building, Topeka, Kan-
sas.

4%the first year

5% a year for four years more, on
real estate bonds secured by a first
mortgage on one of the best located
business blocks in Grand Rapids.

$100.00, $500.00 or $1,000.00

Guaranteed by two wealthy responsible men.

Property worth twice the loan.

Free from

state, county and local taxes. Telephone or write,

or better still, call on

The Michigan Trust Co.

THE PREFERRED LIFE INSURANCE CO. OF AMERICA OFFERS

OLD LINE INSURANCE AT LOWEST NET COST
WHAT ARE YOU WORTH TO YOUR FAMILY ?
LET US PROTECT YOU FOR THAT SUM

The Preferred Life Insurance Co. of America

Grand Rapida, Mich.
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in our tariff policy. As to the rest
of the world the record might be term-
ed a negative one. The nations of
the continent were experiencing reac-
tion in commercial-affairs. England
was doing moderately well in its com-
merce and industry, the United States
was holding itself steady against cer-
tain adverse influences, and the coun-
tries in which new exploitations were
in progress on a large scale suffered
a severe setback, notably Canada and
Brazil. But in these last hours of the
year we may congratulate ourselves
on a demonstration of the power of
capital and Government which will
ever be considered extraordinary. The
European nations in their grasp of
war finance showed wonderful reserve
power and willingness on the part of
their people to face their duties. The
United States, in the awkward posi-
tion of a large debtor to Europe and
obliged to meet the just demands of
its creditors, frightened at first and
plunging a little, asserted its power
in a splendid way and came out of the
trouble handsomely. Thus we stand
at the close of the year, and the prob-
abilities of the coming months are of
a more cheering character, for while
we cannot expect normal conditions
we may expect better ones than those
in which we have been involved for
many months past.

‘This broken week presents some
satisfactory features. The Christmas
trade has been large, although per-
haps not up to the best. It has fur-
nished evidence that unemployment
has not yet cut into the means of the
people seriously. Moreover there is
a considerable increase in savings de-
posits, which suffered so severe a cut
daring the height of the panic period.
Wholesalers and jobbers find also that
seasonable weather has stimulated the
demand for their goods. Bank clear-
ings are no longer declining. For
the whole country they are now run-
ning about IS per cent, below those
of last year, whereas at times they
have scored a decrease of 25 per cent.
Outside the City of New York there is
a decline of about 9 per cent. The
decision of the Interstate Commerce
Commission increasing the rttes of
freight something like 5 per cent, in
the territory east of the Mississippi
and north of the Ohio and Potomac
has released some orders for railroad
material but it does not yet inspirit
business generally. It is appreciated
that the roads, having experienced a
helpful decision from one government
stil have forty-eight other govern-
ments to deal with. An illustration
of what is happening from time to
time is a reduction in coal rates by
the Pennsylvania public sesvice com-
mission. Some specific beneficial ef-
fects are derived from the decision. In-
vestors have not been led to making
larger purchase. The outcome of the ar-
rangements for trading on the New
York Stock Exchange has been a dull
market, with sharp declines, the mini-
mum prices prescribed by the authori-
ties of the exchange not being low
enough to tempt buyers. There is a
small demand for bonds and one may
see under all a disposition to take
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only the safest things. Accordingly
the demand for real estate mortgages
is good.—Economist

At a meeting of the directorate of
the Grand Rapids National City Bank
and the City Trust & Savings Bank
held December 28, it was decided that
the offices of President and chairman
of the board of the first organization
should be united, and Dudley E. Wat-
ers, who has been chairman of the
board was elected to the Presidency
of the Bank. No other changes were
made in the official force of the Bank,
Charles H. Bender remaining Vice-
President of the Bank. He was also
elected President of the City Trust
& and Savings Bank. The two new
Presidents thus fill the vacancies caus-
ed by the recent resignation of James
R. Wylie. Mr. Waters remains chair-
man of the board of the latter insti-
tution. The relations of the two
Banks remain the same as in the past,
except that each will have its own
President. On the completition of the
new building on Campau Square both
banks will be housed in it. Until then
Mr. Bender will retain his office, as at
present, in the Monroe avenue build-
ing. Mr. Waters’ business career in
Grand Rapids has ever been that of a
banker. He was President of the old
Grand Rapids National Bank until its
merging with the National City Bank,
when he became chairman of the con-
solidation as well as of the City Trust
& Savings. Since becoming a banker,
in 1906, Mr. Bender has been closely
allied with the two Banks, becoming
Vice-President in May, 1910, of the
Grand Rapids National, and being
continued in that position upon the
merging of that institution with the
National City Bank.

Clemency Extended Union City Bank
Cashier.

Coldwater, Dec. 26—Most_cases of

ardoning bankers and cashiers who

ave been sent to prison for violations
of the law meet with little approval
at home, but such is not the condi-
tion in the case of Henry T., more
often called Tom, Carpenter, Cashier
of the Union City Bank, who served
nearly two years of a flve-h/ear prison
sentence at Ft. Leavenworth for viola-
tion of the National banking laws.
Every business man in the prosperous
village signed his petition for release,
also ever){ one of the bank officials
who had Tlost by Mr. Carpenter’s un-
wise ?lvmg credit to_many unworthy.
All_of the county officials signed the
petition which went to President Wil-
son, containing also the request of
Judge Sessions, who sentenced. him
also that of the United States District
Attorney and that ofthe United States
Marshal and the bank examiners who
investigated the case. .

The broken old man was given a
warm greeting by former neighbors
and friends_on his return to his home
and when in Coldwater the “glad to
see you Tom,” met him on the streets
and “the poor man gave him just as
\é/oarm a greeting as did the well-to-

Carpenter admitted at_once his fault
a*d said“he never profited a cent at
the Bank’s eerense and never had amr
such intention.

Judson Grocer Company

The Pure Foods House
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Besides being subject to the dose
supervision of the board of directors,
executive committee and officers, the
bond and trust departments of the

R rand RapidsTrustPompa«y

are in the hands of capable men who
give its clients the very best of ser-
vice, thus insuring the safe invest-
ment of funds entrusted to its care.

123 Ottawa Avenue, N. IV. Both Phones 4391

Fourth National Bank

Savings p United Commercial
Deposits ] States .
P Jflk Depositary Dep03|ts
jffifr
3 3
Per Cent PSBTHMIfM SM & k Per Cent
Interest Paid Interest Paid
on on
Savings Certificates of
Deposits Deposit
Left
Compounded n m i One Year
Semi-Annually
Wm H. Anderson, J/I 5 . .

President m I & I B Capital Stock
oo f e h 3 and Surpls
L2 Eaner $580.000
J. . Bisho '

AntiaRt C ahir

The
Old National Bank

GRAND RAPIDS, MICH.

Our Savings Certificates of Deposit form an
exceedingly convenient and safe method of invest-
ing your surplus. They are readily negotiable, being
transferable by endorsement and earn interest at the
rate of 3% % if left a year.
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Take an Inventory of Your Intangi-
ble Assets.
Written for the Tradesman.

The time is at hand when in most
stores the regular yearly inventor® is
taken. All tangible property, such as
merchandise, furniture and fixtures,
accounts, buildings, vehicles and all
other items of palpable value used in
connection with the business, will be
listed at a correct price and the sum
total computed. This with a view to
knowing the amount invested and the
exact returns which the enterprise has
yielded during the past year.

There are, or should be, inhering to
every business certain intangible as-
sets. It will be well at this season to
take an inventory of these ateo. It
may not be quite so formal and pre-
cise an affair as the list of property
of the other sort, for in the nature
of things the worth of intangibles can
not as a rule be closely estimated in
dollars and cents, but it will be wise
to take them into consideration and
recognition, to get a good mental look
at each one, and see whether it is
large and abundant as it ought to be,
or scanty and even a negligible quan-
tity as it too often is. We will note
a few of these in tangibles.

Credit. The good business man is
careful of his credit. He meets his
obligations promptly. He is frank,

open and aboveboard with his credit-
ors. He is a pusher but not a plunger.
His habits are above suspicion or
question. His ways inspire confi-
dence. He follows his judgment rath-
er than his impulses. To maintain a
sound and unblemished credit through
all the vicissitudes of mercantile life
is an honor and dignity which any
merchant justly may be proud.

Standing with Customers. Import-
ant to a merchant as are right rela-
tions with the firms from whom he
buys, his good standing with the peo-
ple to whom he sells is, if possible,
even more essential to his success.
This is a far more difficult thing to
gain and hold than the other, because
a more intimate and personal thing.
It has to do not with a small num-
ber of large transactions, but with a
very large number of small transac-
tions. Like the other, it rests funda-
mentally upon integrity and upright-
ness, but these qualities, sterling and
indispensable as they are, do not prove
so all-sufficient in the one case as in
the other. A store needs the friend-
liness and even the friendship of its
patrons. Lacking these it can not ex-
pect to retain patronage for any
length of time.

This friendship is a matter not only
of fair treatment and honest dealing,

but of tact, courtesy and magnetic
personality. Established trade, the
adherence of a large clientele of cus-
tomers—this is an intangible asset
whose value is sometimes recognized
in terms of money, as when a busi-
ness is sold by one person or firm to
another, and so much is allowed for
the “good will.” No one, however,
will pay for the “good will" what it
is worth to the man who has built it
up, for it is not fully negotiable. It can
not be transferred in its entirety; but
to the man who has made it, so long
as he keeps it up and does not allow
it to lessen or decline, it is invalu-
able.

The Loyalty of Helpers. The cap-
able and successful merchant as a rule
retains for long terms of service those
whom he employs. And he has their
loyalty, even their devotion. If a man
is of the right sort it is good for
him to be at the head of something—
to have the direction of the efforts
and to some extent of the destinies
of others. A good employer gives to
his helpers more than the contents
of their pay envelopes; he receives
from them more than perfunctory dis-
charge of their duties. It is a fine
trait to be able to evoke the loyalty
and devotion of those in one’s employ.
Lacking strength and uprightness of
character, a man can not hope to re-
ceive this distinction. Unfortunately,
some who are entirely worthy do not
command it, because they lack the
peculiar fitness for leadership which
is the strong trait of the successful
employer. Since almost every mer-
chant must have helpers, this trait is
one to be cultivated earnestly.

Mental Development.  The great
knowledge obtained from a long and
observant handling of goods, the
shrewdness and farsightedness that
come from studying market condi-
tions, the judgment developed by es-
timating probable demand, the decis-
ion that results from acting prompt-
ly upon one’s judgment” the poise that
comes from taking necessary risks
and avoiding needless hazards, the ini-
tiative and push and force of charac-
ter that result from building up a
business, making a place for it, keep-
ing it going, and being a factor, even
a small one, in the mercantile world
—these constitute a mental develop-
ment that no college course and no
learning however exhaustive, obtain-
ed at second hand, can equal.

Knowledge of One’s Fellow Men.
The merchant of all persons has a
chance to know his fellow men. In'
his capacity of employer, in his ref-
lations to manufacturers, wholesalers
and jobbers, and especially in his
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contact with his customers, there is
spread before him a ceaseless and very
entertaining drama of human life. He
can study the human soul from every
angle—he sees its seamy side, -its
grasping, ignoble traits—he can also
see it illumined by the high-lights of
unselfishness and nobility. Few other
vocations furnish so good an oppor-
tunity to know people.

Consciousness of Filling a Useful
Place. The right sort of store head-
ed by the right sort of man is a use-
ful asset to the city or town or com-
munity in which it is located. It al-
ways must be remembered that a store
should be for the public to a far
greater extent than the public is for
the store. The only right a business
has to exist is founded upon its be-
ing a convenient and useful and re-
liable place of supply. In inventory-
ing his intangible assets, the merchant
should consider whether or* not his
store holds a place of usefulness—
whether it is rendering a real and val-
uable service to the community at
large.

Honor. There is an honor in busi-
ness that has well been termed the fine
gold of it—an integrity that can not
be expressed by the highest score of
credit in the rating books, that is
more than is meant by simply paying
one’s bills—an integrity that scorns
taking the least advantage, and that
holds all trickery and deception in
contempt. Let the ideal be, Every
dollar a clean dollar, free from all
taint of greed or questionable prac-
tice. Many merchants—some of them

December 30, 1914

men of great wealth, others humble
storekeepers in country towns—have
attained to this high standard. It is
not impracticable nor incompatible
with financial success.

As in any healthily growing busi-
ness the inventory shows an increase
in tangible assets from year to year,
so these priceless intangibles which
we have noted should become greater
and greater in amount as time moves
along. As already indicated, some of
these have a money value; others,
while they may not tend to swell the
bank account, have their worth in that
which is better and more precious
than money. Fabrix.

Wasn’t Foreman at Rome.

The new foreman was a hustler.
Nothing escaped his eagle eye, and
whenever he saw a workman suffer-
ing from a tired feeling he quickly
woke him up.

So when he discovered a bricklayer
snatching a quiet pipe behind a wheel-
barrow his wrath arose mightily.

“What do you think you’re paid for?
Get on with your job, if you dont
want to get fired pretty sharp.”

“All right, boss,” rejoined the work-
man. “Keep your ‘air on. Rome
wasn’t built in a day, you know.”

“That may be,” rejoined the hustler,
“But | wasnt foreman of that job.”

We are manufacturers of TRIMMED AND
UNTRIMMED HATS for Ladies. Misses and
Children, especially adapted to the general
store trade. Trial order solicited.

GORL, KNOTT & CO., Ltd.
Corner Commerce Ave. and Island St.
Grand Rapids, Mich.

We desire to extend to

you the Compliments of the

Season and to express our

sincere wishes for

your

prosperity the coming year.

Grand Rapids

Dry Goods
Co.
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SUNDAY TRADE.

It Is Mostly Unnecessary and Always

Unprofitable.
W ritten for the Tradesman.
Selling goods on Sunday may be

right or may be wrong. By this test
only—right or wrong—should a mer-
chant decide whether to yield to the
demand for Sunday trade or to refuse.
Only a very small per cent, of the
usual Sunday trade is absolutely nec-
essary. By a firm and yet reasonable
stand any merchant may discourage
Sunday buying. He may reduce such
buying to a minimum; he may put a
stop to it entirely except on rare oc-
casions.

Every merchant should take a de-
cided stand on the right side of this
question. He should do so for his own
good, for his family’s good, for the
good of his customers and for the
good of the Nation. Sabbath dese-
cration or lawlessness is one of the
greatest menaces to our welfare as a
Nation. The manner in which any-
one spends his Sundays proclaims his
patriotism or lack of it more than
anything he does or everything he
does during all the rest of the week.

The merchant who keeps his store
open all or a part of Sunday is a los-
er. He loses rest privileges and bene-
fits to which every man is entitled.
He denies himself—he foregoes his
rights—to accommodate other people
winith no real advantage to those oth-
ers. Of course there are exceptions
and the most conscientious merchant
will cheerfully turn aside from his
own comfort or plans for the day to
serve those who because of sickness
or unforeseen contingencies really
need supplies on Sunday.

That there is no real profit in Sun-
day trade ought to be evident to any-
one who carefully considers the mat-
ter. A merchant who makes a regular
practice of selling goods on Sunday
will lose some patronage thereby. And
people who know they can procure
supplies on Sunday will go out of
town or go where they will be apt to
spend money needlessly, thus curtail-
ing the amount which should go to
the home merchant. If they do not
buy less goods than they intended
they will ask for credit or a larger
amount of credit than .they other-
wise would. The merchant who can
dismiss business from his mind from
Saturday night until Monday morn-
ing should enter upon the week’s du-
ties much more refreshed, more ambi-
tious, far better prepared to push
business, sell more goods, and realize
good profits than the one who never
secures such rest and relief from busi-
ness.

If a merchant is of any use to his
family except to gather money he
ought to spend as many hours as pos-
sible with them on Sunday. If he
cares for their moral or spiritual good
he should be careful that his example
does not tend otherwise.

For a merchant to yield to all the
demands for Sunday trade, to allow
the people to encroach more and more
upon his time and favor, is to en-
courage slackness, improvidence, dis-
regard of the rights, welfare or opin-
ion of others.
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The location of a store, the occu-
pation of the people or other factors
may determine whether it is possible
to keep the store closed all day on
Sundays and the proprietor remain
away entirely or otherwise. Customs
can be changed; customs do change;
they may be changed for the benefit
of a community instead of for its det-
riment. A merchant may lead as well
as to follow. His endeavors to please
the people should be hedged by right
and reason.

The merchant in a farming com-
munity or in a small village who lives
over the store, in the same building
or close at hand must constantly fight
against this evil of Sunday trade. By
appropriate signs in and about the
store or by notices in the local newspa
pers he should keep the people aware
of the fact that he does not want
Sunday trade. In case of the new-
comer who is not informed of his
policy, who calls him down or out
and requests or demands to be serv-
ed he must decide his course by the
merits of the case. The following is
suggested for a notice to be promin-
ently displayed in the store during
the week and hung in the front for
Sunday: “We are willing to accom-
modate in case of sickness or necessi-
ty, but we do not want Sunday trade.
Please do not ask for it.”

Because some other merchant keeps
open on Sunday or sells goods with-
out question or restriction, is no rea-
son for your doing so. He hurts him-
self more than he hurts you. In the
long run he loses rather than gains.
If there is to be a division of custom-
ers let him have the slack, the im-
provident, the careless, the undesir-
able ones and aim to hold the con-
scientious, careful, dependable class.

Sunday trade is largely unnecessary
and surely unprofitable—financially,
physically or morally—usually all
three. E. E. Whitney.

Rules for Figuring Costs and Profits.
These rules for figuring costs and

profits are recommended by the Na-

tional Association of Credit Men:

1 Charge interest on the net
amount of your total investment at
the beginning of your business year,
exclusive of real estate.

2. Charge rental on all real es-
tate or buildings owned by you and
used in your business at a rate equal
to that which you would receive if
renting or leasing it to others.

3. Charge in addition to what you
pay for hired help an amount equal
to what your services would be worth
to others; also treat in like manner the
services of any member of your fam-
ily employed in the business not on
the regular payroll.

4. Charge depreciation on all
goods carried over on which you may
have to make a less price because of
change in style, damage, or any other
cause.

5 Charge depreciation on build-
ings, tools, fixtures, or anything else
suffering from age or wear and tear.

6 Charge amount donated or sub-
scriptions paid.
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8 Charge all incidental expenses,
such as drayage, postage, office sup-
plies, livery or expenses of horses and
wagons, telephones and telegrams, ad-
vertising, canvassing, etc.

9. Charge losses of every charac-
ter, including goods stolen or sent out
and not charged, allowance made cus-
tomers, bad debts, etc.

10. Charge collection expense.

11. Charge any other expenses not
enumerated above.

12. When you have ascertained
what the sum of all the foregoing
items amounts to, prove it by your
books, and you will have your total
expense for the year; then divide this
figure by the total of your sales, and
it will show you the per cent, which
it has cost you to do business.

1

13. Take this per cent, and deduct
it from the price of any article you
have sold, then subtract from the re-
mainder what it cost you (invoice
price and freight), and the result will
show your net profit or loss on the
article.

14, Go over the selling prices of
the various articles you handle and
see where you stand as to profits, then
get busy in putting your selling fig-
ures on a profitable basis and talk it
over with your competitor as well.

Judson Grocer Company
The Pure Foods House
COME IN
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No. 1802

T30YS are not overlooked in

the Ha-Ka-Rac line. The
dealer may have perfect con-
fidence in all the juvenile gar-
ments for they are given the
same careful attention as is
afforded the adult higher priced
coats. School creates a great
market for these live little
sellers.

No. 1802 ... $12

Oxford, Cardinal, Navy
and Brown

No. 1819 $18
Oxford, Cardinal and
Navy

THE PERRY GLOVE &
MITTEN CO.
PERRY, MICHIGAN

Paul Steketee & Sons

Desire to thank their many friends

for their patronage during the past

year,and hope that 1915 may be a

year of happiness and prosperity.

7. Charge all fixed expenses, such

as taxes, insurance, water, lights, fuel,
etc.
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A Shoe Clerk Who Could Think.

Written for the Tradesman.

Now | am sure there are many, very
many shoe salesmen in retail stores
throughout the country who can think;
but this story is concerned primarily
with just one of them.

It’s really high praise of any one in
a subordinate position, to say of him
—and to speak correctly in saying it
—that he can think. There are so
many, you know, who really do not
exercise the prerogative of thinking
for themselves.

But Robert Draper, of the men’s de-
partment in Centerville’s Stylist Shop,
acquired the art of thinking for him-
self. And this little skit is written to
show what happened to Mr. Draper
as a result—or perhaps | had better
say, as a reward—of this attainment.

But first of all 1 must tell you some-
thing about the Stylist Shop of Cen-
terville. It is primarily a shoe store,
but it has taken on of recent years
so many subsidiary lines, such as
leather goods, hosiery, handkerchiefs,
robes, kimonos and dainty lingerie for
women and misses, it doesn’t seem at
all like the traditional retail shoe es-
tablishment.

The Stylist Shop runs all over a
pretty fair-sized four storied build-
ing, located at one of the most de-
sirable corners in Centerville’s famous
down-town shopping district; and if
there’s anything new and worth while
in the way of shoe store furniture, fix-
tures, accessories and appliances that
the Stylist Shop doesn’t have, it’s an
oversight on the part of the manage-
ment.

William T. Hopkins and Anthony
Skidmore are the men higher up, in-
sofar as the Stylist Shop is concern-
ed, but Skidmore isnt an active part-
ner in the business—Mr. Hopkins is
the man referred to when mention is
made of “the big boss.” It would
be quite a congenial task for me to
divert here, and tell you how William
T. Hopkins made his way up the
rungs of the ladder from a most in-
cOnspicuous and humble position to
that of sole manager and proprietor
of the Stylist Shop; but that wouldn't
be the story | started out to tell.

The Stylist Shop of Centerville is
but one—by all means the most im-
portant one, however—of a growing
group of stores, owned by Hopkins
and Skidmore. At the present time
there are five lesser Stylist Shops in
near-by towns—chicks, as it were, of
the Centerville mother-store, and in
everything but size the resemblance
between them and the parent-store is
striking. Each one of them is a dis-
tinctly smart and aggressive retail
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shoe establishment, and every one of
them is going to play an increasingly
important part in the retail shoe dis-
tribution of the towns in which they
are located.

It is the secret ambition of several
salesmen in the men’s department of
the Centerville store to qualify for
managerial positions in branch estab-
lishments of the central store. Wil-
liam T. Hopkins believes in training
his own managers, and his ideas about
the qualities a man ought to have for
such a responsible trust, cannot be
measured up to by just any Tom, Dick
or Harry.

Of the clerks in the Stylist Shop
who maintained secret hopes of pro-
motion to a managerial position, Tony
Edwards was decidedly one. To Tony
this hope was as an Aladdin’s lamp-
beautiful to contemplate, and extreme-
ly magical in its promise of honors
and rewards. From all of which, how-
ever, you are not to get the impres-
sion that Mr. Hopkins had ever di-
rectly or indirectly intimated that any
such good luck was in store for Tony.
Tony just took it for granted.

Tony was a good salesman—and he
knew it. He had a way of handling
difficult customers that ofttimes pro-
duced results where fellow clerks had
failed. He was a general favorite, and
had a large personal trade. He was
ambitious. And best of all—so Tony
thought—he had been with the firm
longer than any other man in his de-
partment.  Therefore it looked to
Tony as if he had a sure thing. All he
had to do was to wait until another
branch store was opened or one of
the present managers dropped out;
the promotion was sure to come.

It came sooner than Tony expect-
ed. One day it was noised about in
the store that the manager of the
Simpkinsville store had resigned to
accept a full partnership in a larger
store of another city, Afithin two
weeks his place would have to be fill-
ed by some one else. “Something
seems to tell me,” said Tony to him-
self, “that that some one else is Tony
Edwards.” And the quantity and

IF spot cash, a fair price, quick

action appeal to you, I’ll buy
merchandise you don’t want, can't
sell, or will buy your whole stock
or part of your stock of shoes,
clothing, dry goods, or any store
anywhere and everywhere, and
come with the cash as soon as
you wire or write to me.

PAUL FEYREISEN,
12 No. Market St.

Tel. 2756 Franklin Chicago
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WHAT IS THE USE?

"Yard Wide"

Mr. Dealer, You are making a mistake when you
sell extra long shoes to fit a wide foot. Look at ‘the
above cut. is is an “eight wide* shoe, and has the
classy appearance of a narrow one. We have solved
the problem of big, gawky looking feet. Order a
sample case.

“A YARD FOR A FOOT”

Rindge, Kalmbach, Logie Company
Half Century Shoe Manufacturers Grand Rapids, Mich.

Hot Stuff

goes well on a cold day. So does warm footwear.

Glove Brand Rubber Arctics and all other styles of
Glove rubber footwear leave a good taste with your cus-
tomer that lasts until ready for the next pair, for they wear
g\eirdmoney's worth. Size up your stock with the Glove

rand.

HIRTH-KRAUSE COMPANY

Shoe Manufacturers and Jobbers
Grand Rapids, Michigan
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quality of good cheer Tony radiated,
as he pictured himself manager of the
Simpkinsville Stylist Shop, was out of
all proportion to the volume of busi-
ness done that day in the men’s de-
partment.

Hourly, during the day the good
news first reached Tony, and daily
during the lengthening week that fol-
lowed. Tony Edwards expected to be
called into the private office for an
interview with the boss. Again and
again the “big boss” passed him on
the floor, but not a word, syllable, sign
or token to the effect that “the big
boss” had anything special to say to
Tony. Tony couldn’t understand it.
The silence became painful.  The
thing began to get on his nerves.
What could it mean?

It meant, as Tony heard the follow-
ing Monday, that Robert Draper, who
had been Tony’s right-hand man in
the men’s department had gotten the
coveted post of honor. Draper had
gone on to Simpkinsville. Tony’s heatr
sank. He went about like one in a
dream. He was flabbergasted. He
sulked. For the first time in years
he found himself harboring that fatal
I-dont-care feeling. He was dimly
conscious of the fact that he was
hardly civil.

After the daze due to his intense
disappointment had, in a measure,
worn off, he felt himself angry through
wad through. He was as good a clerk
as Draper, surely. Many had told
him he could beat Draper selling shoes
any day in the week. He was just as
ambitious, he was sure; and he cer-
tainly tried as hard. Moreover, he
had been with the house almost a year
longer than Draper. Such arrogant
favoritism made him angry through
and through.

He made up his mind to quit. And
then it occurred to him that it would
be foolish to quit until he had some-
thing better in sight He was earn-
ing as much money as any retail sohe
salesman in Centerville. If he went
into another store as salesman, he’d
have to go for less money—and that’d
be silly. No; hard as it hurt, he’d
have to stay on. But the idea of giv-
ing that job to Draper when he, Tony
Edwards, could have filled it better,
wasn't it the limit?

But all at once the thought struck
in on Tony, could he have filled it
better? What are the qualifications
of a branch manager, anyhow? He
had to know the ins and outs of shoe
retailing. Well, he knew that as well
as Draper. And he had to be a man
of executive ability.. Was he as
strong in that respect as Draper? He
began to wonder. All at once it oc-
curred to him that Robert Draper had
often been in conference with the ad-
vertising manager and the window
trimmer; that he (Draper) had sug-
gested sales plans; that he was brim-
ful of enthusiasm about shoe articles
in the trade papers, books of cost ac-
counting, retail advertising, window
trimming, and all kindred subjects.

And when all this had been recall-
ed by Tony, he was forced to admit
to himself that Draper had proved
himself to be the better man of the
two, simply because Draper had
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shown himself to be a man who could
think. He was continually on the trail
of new ideas, and when he found one,
tried to devise some way of using it
in the Stylist Shop. “I have just been
waiting for a managerial job,” said
poor Tony to himself, “but Draper
has been working for it. Well, serves
me right, 1 guess! But here’s where
Tony makes a new resolution: Tony
is going to learn to use his head. It
pays.” Cid McKay.

Where the Parcel Post Hurts.

A writer in a publication devoted to
developing the use of the parcel post,
preaches to grocers that instead of
complaining about parcel post, the
grocer has just as free recourse to its
service as the mail order house. At
length, he points out that there is no
reason why the grocer cannot get to-
gether lists of names to whom he can
mail his price lists and whom he can
serve by using the local zones within
fifty miles of his store, as well as the
catalogue houses, thereby greatly ex-
tending his trade instead of having
it curtailed.

All of which shows that the writer
of the article, like many a grocer, has
failer to look below the surface. If
the parcel post was no more than a
new transportation system, the local
grocer would have no reason for com-
plaint. He could use it as well as
the mail order house. But, in connec-
tion with other circumstances it means
the last straw that breaks the camel’s
back for the grocer, in a community
irretrievably committed to the parcel
post habit.

The rural grocer claims that mail
order houses can buy cheaper than he
can and by enjoyment of a great Na-
tional outlet like the parcel post, they
can use great advertising systems and
high grade advertising writers and
publish catalogues that the small cap-
ital grocer cannot aspire to. Things
were bad enough for him beforehand,
but now Uncle Sam steps in and does,
at a loss, the work of distributing the
catalogues and then the merchandise,
and even collecting for it and doing a
lot of other things the grocer has to
do for himself. True, the parcel post
is open to him, as it is to any other
citizen, but when combined with other
circumstances, he contends that it puts
the finishing touch on rivalry he has
already found almost unbearable—
Mail Order Magazine.

The chap who boasts of his ability
to accomplish more in one day than
his neighbor can in a week is content
to let it go at that.

Judson Grocer Company
The Pure Foods House
COME IN
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Start the New Year Right

The merchant who turns his stock often and keeps
it in shape to give his customers better service and

better shoes than his competitors—is the man who wins.

There is only one way to do that—associate your-
self with a manufacturer who makes good shoes, at the
lowest price consistent with good quality, and who
carries the goods on the floor year round so you can
keep your stock sized up and always up-to-date by
frequent orders.

We carry sufficient stock on the floor lo fill ninety
per cent of our orders the day they are received, and
as to quality, well, the BERTSCH and H. B. HARD PAN
are looked upon as STANDARDS in their line.

DURING 1915 CONCENTRATE ON THESE LINES AND
WATCH YOUR BUSINESS GROW

BUILT FOR SERVICE—WEAR LIKE IRON

Herold-Bertsch Shoe Co.
GRANDRAPIDS, MICH.

Here’s Wishing You

A
Happy
and Prosperous
New Year

And HERE’S something that will
make it so

Hood Rubbers

Grand RapidjsiShoe ¢¢Rubber(o.

The Michigan People Grand Rapids
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Right Motives Rather Than Detailed

Resolutions.
Written for the Tradesman.

Once in a while one ought to make
a sort of official inspection of one’s
own motives. Just as a watch has to
be set by exact time, and scientific
instruments need correction for all
the variations to which they are liable,
SO it is essential to give one’s motives
and principles a thorough overhaul-
ing occasionally, to see that they are
standing square and plumb and work-
ing accurately.  Self-examination is
the theological term for this process,
while introspection is the name ap-
plied by the psychologists to much
the same thing. At the beginning of
the new year is a most fitting time
for attending to this duty.

It often happens that one retro-
grades unconsciously. With the pass-
age of years a once generous and self-
denying person may become selfish;
a warm and tender heart may grow
cold and hard; an honest soul, by
gradual lapses may descend through
various grades of unscrupulousness
to downright roguery. So it is nec-
essary, at least once a year, to take
a look into our inmost selves and see
that everything is all right. If we do
not find it so, then we should set our
spiritual house in order at once.

This done, the next thing is to as-
certain what view we are taking of
life. Are we becoming habitually
gloomy or morose? Have we soured
on the world? Are we getting to be
distrustful and cynlical? Are we drift-
ing into pessimism?

Middle life and old age are especial-
ly prone to these unfortunate tend-
encies; while even youth, which nor-
mally is trustful and optimistic, is
liable to fall into them, perhaps as the
result of a little ill health or untoward
experience. ~ The dismal person
ages prematurely. The cheery heart
keeps young in spite of years.
If by any chance your men-
tal outlook has become a little twist-
ed and askew, see now that it is set
straight, and that the windows of your
soul are open to all of God’s sunshine.

Having done thus much in the way
of New Year regeneration, if you have
some special failing—and who of us
has not—it will be well to get after
that next. Maybe nature thoughtless-
ly gave you the kind of uncontrolled
temper that causes your enemies to
style you “red headed;” perhaps a
bitter and sarcastic tongue is your
stumbling block; possibly a tendency
to neglect your work for harmless
but time-consuming pleasures may be
your weakness. Whatever it is, take
hold with a fresh grip and conquer

it You can not afford to let your
whole life be marred by some ugly
little fault that can be downed by a
strong will and persistent effort.
Having inspected your motives and
seen that your vision is not taking a
w:ong slant, and having renewed vig-
orous measures against your beset-
setting sin—what next? Well, noth-
ing next, for you already have done
about all that is necessary.  Don’t
make a lot of detailed resolutions in
an attempt to regulate your conduct
in every possible contingency. If you
do you’ll simply break every one of
them, or at least you may better break
them than try to live up to them.

A good, conscientious woman is so
anxious to do just exactly right in
every smallest particular, that some-
times she makes a nuisance of her-
self. She wears herself out and tires
everybody around her, and then often
doesn’t get along as well, doesnt hit
off with time and place and conditions
as felicitously as does some happy-go-
lucky mortal that never made a seri-
ous resolution nor exercised a scrap
of forethought in her whole life.

The origin and formation of a reso-
lution are easy to trace. In some
manner the attention is sharply fo-
cused upon some line of conduct or
more especially misconduct, as when
we see a room or perhaps an entire
house in dire disorder, and note the
inevitable annoyance and waste of
time, occasioned by this condition.
“A place for everything and every-
thing in its place” springs to the mind
as a most wise and useful motto for
the new year. Now disorder is bad,
and orderliness, within reasonable
limits, is good. But you simply cant
always stop and put everything in its
place right at the moment. The peo-
ple who do that don’t do much of any-
thing else,

Instances might be multiplied of
this tendency to place undue empha-
sis on some one merit, at the risk of
violating important general principles.
One saintly woman made this as one
of her New Year resolution: “I will
not speak of the absent as | would not
if they were present.” Of course she
couldnt keep it. Her idea was all
right—it is a despicable thing to in-
dulge in the too common practice of
picking people to pieces. But there
are occasions when it is absolutely
necessary to tell the unpleasant truth
about persons; occasions when silence
would be treachery. Just as surely
would it be unwise and often unkind
to speak in this frank way if those
persons were present.

Life is so complex, the different
combinations of circumstances are so
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infinite in number that it is impossible
to map out in advance a line of con-
duct that will exactly fit a future
event. So many unthought-of factors
come in to modify and alter. The
best laid plans often fail of their pur-
pose.

The great moralists put their stress
on fundamental principles, and those
are few in number. They do not lay
down specific rules. The power of
the great religions lies in their spirit,
not in literal and minute precepts. So
be sure that your motives and under-
lying principles are right, then as cir-
cumstances arise for which you are
not fully prepared, trust to the inspira-
tion of the moment.

Being a woman, you have intuition.
Indeed that is the piece de resistance
of your mental equipment. You ar-
rive at truth by instantaneous percep-
tion—you do not have to attain to it
as does a man by a slow and laborious
process of reasoning. Being blessed
with intuition, make use of it. It may
atrophy if you don't. A few toler-
ably fixed habits help in turning off
routine work easily and quickly, so
these are to be cultivated and used in
their proper place. But situations
constantly are arising for which you
have no precedent. You will do bet-
ter if free to size each up and act on
your instant wisdom, unhampered by
a lot of impractical rules. Quillo.

Not Her Grudge.

The fact that corporal punishment
is discouraged in some public schools
is what led Harry’s teacher to address
this note to the lad’s mother:

December 30, 1914

“l regret very much to have to in-
form you that your son Harry idles
away his time, is disobedient, quar-
relsome and disturbs the pupils who
are- trying to study their lessons. He
needs a good whipping and | strongly
recommend that you give him one.™

Whereupon Harry’s mother re-
sponded as follows:

“Dear Miss Jones: Lick him your-
self. 1 ain’t mad at him. Yours truly,
Mrs. Smth.”

1 THEY ARE GOOD §
g OLD STAND-BYS r

| Baker’'s Cocoa!
mand Chocolatef

are always in 1
demand, sell |
easily and are ¢
thoroughly re- g
liable. You |
have noselling |
troubles with |

them. 1
Trade-mark on every O
g u.a.rac.ua. genuine package |

| MADE ONLY BY [

iWalter Baker & Co. Ltd.I
Established 1780 Dorchester, Mass. 1

Dwinell=Wright Company
says about

“White House” Coffee

We have made our brand of “WHITE

HOUSE” coffee so completely and

entirely excellent that its users can

never, possibly, be dissatisfied with its

quality, flavor and general character.

Its packing, in all-tin cans, works like

a charm—in its safeguarding from

factory to the last cup in the pound.

Distributed at Wholesale by

Judson Grocer Co., Grand Rapids, Mich
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The Losing Side of Mail
Trading.

Hans Garbus, a German farmer of
lowa, has discovered that the bene-
fits which appear cm the surface as at-
taching to the mail order plan some-
times spell disaster, and has written
a very interesting story of his views
in a certain farm paper. Here is a
part of his story:

“We farmers need awakening to the
fact that we have unmistakably reach-
ed the period where we must think
and plan. | am one of the slow Ger-
man farmers who had to be shown,
and | am now giving my experience
that others may profit, for knowledge
is more expensive now than ten years
ago.

“Twenty-nine years ago | began my
farm career. | had an old team and
$50. Our furniture was mostly home-
made—chairs, cupboard and lounge
made from dry goods boxes, neatly
covered with ten-cent cretonne by
my girl wife. We rented eighty acres.
Being a boy of good habits, | got all
needed machinery and groceries of
our home merchants on credit until
fall crops were sold. The first year
was a wet season and | did not make
enough money to pay creditors. |
went to each on date of promise and
explained conditions, paying as much
as possible, and they all carried the
balance over another year. They con-

tinued to accommodate me until |
was able to buy a forty-acre piece of
my own.

“As soon as | owned these few acres
the mail order houses began sending
me catalogues, and gradually 1 began
sending my loose change to them, let-
ting my accounts stand in my home
town where | had gotten my accom-
modation when | needed it.

“We then had one of the thriftiest
little villages in the state—good line
of business in all the branches, mer-
chants who were willing to help an
honest fellow over a bad year, and a
town full of people who came twice
a week to trade and visit. Our little
country town supported a library, high
school, ball team, and we had big
celebrations every year.

“A farm near a live town soon dou-
bles in value. | sold my forty acres
at a big advance and bought an eigh-
ty, gradually adding to it until | had
200 acres of the best land in lowa.
I then felt no need of asking favors
and found it easy to patronize the
mail order agents that came almost
weekly to our door. | regret to say
that 1 was the first in the county to
make up a neighborhood bill and send
it to a mail order house. Although
we got bit every once in a while, we
got in the habit of sending away for
stuff.

“Gradually our merchants lessened
their stocks of goods—for lack of pat-
ronage. Finally we began to realize
that when we needed a bolt quickly
for machinery, or clothing for sickness
or death, we had to wait and send
away for it, which wasn’t so pleas-
ant. One by one our merchants mov-
ed to places where they were appre-
ciated, and men of less energy moved
in. Gradually our town has gone
down; our business houses are ‘tacky’

Order

MICHIGAN

in appearance, a number are empty;
our schools, churches and walks are
going down; we have no band, no
library, nor ball team. There is no
business done in the town, and there-
fore no taxes to keep things up.. Ho-
tel is closed for lack of travel. Go
down to the depot when the freight
pulls in and you will see the sequel
in mail order packages.

“Nine years ago my farm was worth
$195 an acre; to-day 1'd have a hard
matter to sell it at $167 an acre. It
is ‘too far from a live town>—so every
farmer has said who wants to buy. He
wants a place near schools and
churches, where his children can have
advantages. | have awakened to the
fact that in helping to pull the town
down it has cost me $5,600 in nine
years.”

Bankruptcy Proceedings in the South-
Western Michigan.

St. Joseph, Dec. 14—In the matter Of
H. A. Fisher Co., a corporation bank-
rupt of Kalamazoo, an order was made
by the referee for the examination of
certain officers of the bankrupt at Chi-
cago, for the purpose of discovering as-

Edward Nolan, copartners as the Ben-
ton Harbor Cigar Co., bankrupt, an order
was made approving sale of the assets,
consisting of accounts receivable to the
American National Bank for $25.

In the matter of McMahon-Wlcks Coal
Co., a corporation, bankrupt, of Kala-
mazoo, orders were made approving the
trustee’s report of sale of assets, also
instructing the trustee to disclaim title
to certain worthless property. An order
was also made calling a special meeting
of creditors at the referee’s office on Dec.
26, for the purpose of passing upon the
trustee’s final report and account and to
declare a first dividend of 5 per cent.

Dec. 15—In the matter of Albrecht
Hinrichs, bankrupt, Kalamazoo, no cause
to the contrary having been shown, an
order was made confirming the trustee’s
report of sale of assets to Joseph
Mehlman, of Chicago, for $1,420.

In the matter of William Dannenberg,
bankrupt, Alegan, the trustee filed a re-
port showing fotal assets of $1,089.76 cash
and no other property of any kind or
description with request that the final
meeting of creditors be called for the
purpose of- closing the estate.

Dec. 16—In the matter of Horatio W.
Patterson and J. Earl Patterson, co-
partners as H. W. Patterson & Son and
also as individuals, the final meeting oi
creditors was held at the referee’s office.
The trustee’s final report and account,
showing total cash assets of $100, was
approved and allowed. A dividnd of 8
[i_er cent, was declared and ordered paid.

he final dividend list of creditors was
filed and the final order of distribution
made. Creditors having been directed to
show cause why a certificate recommend-
ing the bankrupt’s discharge should not
be made, and no cause having been
shown, it was determined that such fav-
orable certificate be made. It was further
determined that the trustee be not auth-
orized to interpose objections to the dis-
charge of the bankrupts. Final meeting
of creditor adjourned without day.

Dec. 17—In 'the matter of the Poultry
Pointers Publishing Co., bankrupt, Kala-
mazoo, the final meeting of creditors
was held at the referee’s office and the
trustee’s final report and account, show-
ing total cash assets of $352.89, was ap-
proved and allowed. The first and final
dividend list of creditors was filed and
a dividend of 11 per cent, declared and
ordered paid. The final order of dis-
tribution was made. Creditors having
been directed to show cause why a cer-
tificate recommending the bankrupt’s dis-
charge should not be made by the ref-
eree, and no cause having been shown,
it was determined that such favorable
certificate be made. It was further de-
termined that the trustee be not auth-
orized to interpose objections to the
bankrupt’s discharge. Final meeting of
creditors adjourned, without da{.

In the matter of Frank B. ay, Sr.,
an order was made calling a meeting of
creditors at Kalamazoo on Dec. 28, for
the purpose of filing claims, the exam-
ination of the bankrupt and the trans-

action of such other business as may
come before the meeting.
Dec. 18—In the matter of Fred D.

Lane and Edward Nolan, copartners as
the Benton Harbor Cigar Co., bankrupt,
Benton Harbor, the trustee filed his final
report and account, showing total assets
of (_)n|Y $28.30. An order was made for
a final meeting of creditors Jan. 2, fpr
the purpose of passing upon the trustee’s
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final report and account and closing the
estate. *

Dec. 19—In the matter of Flrank B.
Lay, Sr., Victor L. Palmer and M. Henry
Lane, bankrupts, Kalamazoo, petitions

were filed by the Michigan Trust Com-
pany, trustee for a special examination
to be held at Kalamazoo Dec. 28, for the
purpose of enquiring into alleged pref-
erences received by certain creditors.
Orders were made by the referee in ac-
{:_ordance with the requests of the peti-
ions.

Dec. 21—In the matter of Willis Mere-
dith, bankrupt, Kalamazoo, an order was
made closing the estate and recommend-
ing the discharge of the bankrupt,
whereupon the record book and files were
returned to the clerk of the court.

In the matter of Nemer A. Etoll, bank-
rupt, Allegan, an order was entered clos-
ing the estate and discharging the trus-
tee. The referee also made a certificate
rec?mmending the discharge of the bank-
rupt.

In the matter of William E. Bommer-
scheim, bankrupt, Kalamazoo', the trus-
tee having filed his supplemental final
report, an order was entered closing the
estate and recommending the discharge
of the bankrupt.

HOLLY DAYS

Are Confection Days

Mapleine

is indispensable for flavor-
ing and coloring bonbons,
icings, candies, ice cream.
Order yours from
Louis Hilfer Co.
4 Dock St.. Chicago. I,

Crescent Mfg. Co., Seattle, Wash.
Outward Bound.

“l hear the sea captain is in hard
luck. He married a girl and she ran
away from him.”

“Yes; he took her for a mate, but
she was a skipper.”

AS SURE AS THE
SUN RISES

Voigt’s
CRESCENT
FLOUR

Makes Best Bread
and Pastry

Judson Grocer Company
The Pure Foods House
COME IN

To REACHOLR J

PATROIMREICS

iiSf«Michigan state
TELEPHONE

Have You Bought

Your Supply
of

Do not neglect your Christmas
trade

The Holidays are almost here

“Lowney’s” is the most widely
advertised and most popular
line of chocolates in
America

Be prepared for the big demand

Beautiful and expensive window
displays for the asking
Write us

PUTNAM FACTORY, National Candy Co., Inc., Distributors
Grand Rapids, Michigan

Fred D. Vos Otto A. Ohland

‘Headquarters

for

“New”and “Used” but Up-to-date
Store Fixtures and Furniture

If you contemplate making any changes after inventory it will pay
you to investigate the bargains we are offering now and shipments to be
made when required.

Grand Rapids Merchandise & Fixture Go.
803-805 Monroe Ave.

We will take your old fixtures in exchange Grand Rapids, Michigan
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Michigan Retail Hardware Association.
President—C. ES _Dickinson, St. JosePh.
Cr\éé?(e-Presment—Frank Strong, Battle

Scott, Marine City.

Secretary—A. J. t
Detroit.

Treasurer—William Moore,

Advantage of Starting the New Year
Right»
WHtten for the Tradesman.
The successful merchant is the one

who looks ahead. Now, with the
Christmas season on its upward trend,
is the time to take a little preliminary
thought of what comes a few weeks
hence, when Santa Claus is locked up
for another year and rush and bustle
that culminates on Christmas Eve
takes a sudden slump into the dull-
ness that immediately follows the
emptying of the stockings.

_ After Christmas comes stock-tak-
ing.

The wide-awake merchant doesn’t

need to be told why an annual inven-
tory is a necessary feature in every
well conducted hardware business. By
the time stock-taking is finished, the
merchant can close his books for the
year and tell to a cent what he had
made—or lost—in the twelve months.
And, with this information as a basis,
he can plan his buying and selling
operations for the ensuing year. He
knows which lines have sold well and
which have dragged; he knows what
he can afford to carry on and what he
absolutely must cut off; and if he is
wide awake to his job, he will do the
cutting off relentlessly.
. Then, there are lesser advantages.
In the process of stock taking, the
stragetgic arrangement of the stock
can be considered. A hardware deal-
er was struck one year by the fact
that his paint department was crowd-
ed into an inconspicuous corner. He
brought it to the front, “played it up”
as the saying is—and made more
money the next year on paints than
ever before, and that without any ap-
preciable decline in other departments
where display was not so essential.
Incidentally to any rearrangement
which study of the stock may suggest
the whole stock needs to be put in
order.

And, finally, stock-taking prevents
old stock from accumulating. Every
dollar’s worth of stock lost; track of on
the shelves and allowed to linger
there represents so much absolutely
idle capital. To find the odds and
ends and push them out, turn them
into money, make them work for the
store—this is not the least important
feature of stock taking.

The dull days immediately follow-
ing New Year’s form an ideal time
for stock-taking in the hardware store.
If possible, it is good business not
to do the stock-taking after hours.

MICHIGAN

Clerks are only human, and, with the
best intentions in the world, they are
apt to hurry things along when they
work overtime; nor does night work
of this sort add to the clerk’s efficien-
cy next day. The first two weeks of
January will in most stores afford am-
ple time for the work to be done by
day-light without unduly interfering
with the customers, who, be it re-
membered, must have first call on the
clerk’s attention.

To be worth while, the stock-tak-
ing process must be thorough and
systematic. A mere hurried enumera-
tion of the goods in stock is not all
that the wide-awake merchant desires.

For this reason it is worth while
to plan ahead. One hardware firm
divides the stock-taking into two dis-
tinct processes. In the first place the
sorting, clearing and putting in or-
der of the goods is done as oppor-
tunity offers, following Christmas and
early in the year. Then the enumera-
tion takes place. This store, be it
noted, does not require night work;
instead, the clerks start an hour earli-
er in the morning, and work an hour
after the usual closing time.

The expedient of “cleaning up” the
stock is adopted in another store,
where preparations for stock-taking
are commenced toward the close of
December. Stock is gradually re-ar-
ranged. All broken packages or odd
pieces in the stock room are grouped
with the corresponding lines in the
store. This leaves the stock room in
first class order. The actual enumera-
tion then commences. The work is
departmentized, each salesman sort-
ing up the stock in his own particular
department and entering the items
on slips of paper, one copy of each
slip being placed in the box contain-
ing the stock or on the shelf while
the other is sent to the office to be
filed. While stock-taking is in prog-
ress, sales are checked up at the bot-
tom of these slips; and, when the
whole stock had been gone over, these
revised slips are collected and the in-
ventory adjusted, practically to the
minute. A variation of this scheme
involves the keeping of a stock book
on each counter for the entering of
sales, instead of entering these on the
stock slips.

Departmentizing—that is, assigning
a department of the stock to each
clerk—has its advantages in that it
fixes responsibility. Nevertheless, in
some stores the idea is adopted of di-
viding the staff into teams. One team
takes one side of the store, the other
team takes the opposite side. Start-
ing at the front of the store, that por-
tion of the premises is, after the first

TRADESMAN

few days, quite free from confusion.
This has its obvious advantages.

Another hardware firm facilitates its
stock-taking by dividing the store in-
to sections; and employs the entire
staff on each section in turn. For
each section an itemized, duplicate
slip is made up; and on one copy of
this slip a record is kept of sales dur-
ing the stock-taking period, to assist
in the final adjustment of the inven-
tory.

Incidentally, it is customary in most
stores to precede or follow the annual
stock-taking with an “inventory sale.”
The inventory sale can be made to
serve a very useful purpose—that of
eliminating the “dead stock.” In many
stores a pre-inventory sale is used, on
the theory that it reduces the labor
of stock-taking by cutting down the
stock. Where the sale is not held
until after the stock-taking is com-
plete, there is this obvious advantage
that the hardware dealer need put on
sale only such lines as have become
shop worn or partly unsalable, and
he can be sure of putting on every
item of this sort which he finds in
stock. This appears to be the general
idea adopted.

The sale helps to stimulate business
at a time when business is usually
quiet. In any event, the merchant, in
the process of stock taking, should
set aside the “dead ones” intended
for sacrifice. The slow moving stock
and odd items that come under this
classification, if deemed advisable,
can be picked out and set aside as
the stock-taking progresses, instead
of waiting until it is all over.

Incidentally, a complete stock rec-
ord is very helpful in securing a fav-
orable settlement of insurance claims,
as well as in checking up the amount
of insurance which the merchant
should carry. In a score of ways, in
fact, it is eminently worth while for
the merchant to know just where he
is at. William Edward Park.

Ode to an Apple.

If all the other fruits shall be taken
away from us, Lord, let the apple
stay.

Apples—big red ones and yellow
ones—white ones, striped with tinge
of pink like the maiden’s cheek—
luscious fruit, may thy glory never
fade. King Apple they call you—and
you are rightly named. Loved by
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the poor and rich, you bring joy to
the palates of epicure or glutton. You
are the king of delicacies—with the
babe whose sweet, curved lips nibble
at your meat or with the big and
healthful folks who bite into your
shiny skin with craving hunger.

An humble cottage is a palace if
decorated with a basket of apples on
the' table. In winter, when the storms
rage without and shake the window
panes with roaring gusts, you lend
cheer and comfort to the homes of
human beings. Who could be sad
and blue when sitting in front of a
pleasant fire, munching pecans and
eating you—King Apple?

Reynolds
Shingles

Water-proof
Fire-resisting

Heavy long fiber felt saturated
and coated with asphalt, surfaced
with crushed granite and slate
in colors—red, green, gray, gar-
net—welded to body.

Will not fade, crack, split or
buckle.

Approved by the National
Board of Fire Underwriters.

Samples and details on request.

H. M. Reynolds
Asphalt Shingle Co.

Est. 1868 Grand Rapids, Mich.

Foster, Stevens & Co.
Wholesale Hardware

157-159 Monroe Ave.

151 to 161 Louis N. W.

Grard Repick, Mich
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THE MEAT MARKET

One Butcher’s Success in Handling
Fish.

retail distribution facilities which fish
has had to labor with, would not buy

I have been handling fish as an all-it, because they had to go long dis-

the-week-round article for the past
year and one half, and have, in that
time, succeeded in building up a prof-
itable trade. Neither have | found
that it has cut into my meat trade to
any extent that | can notice.

tances in order to find a fish store.
These gradually came to me, once
they discovered that they could get
fresh fish in my market any day in
the week, and in many cases gave me
their meat business as well in the long

| first started to think about fishun.

when | found that many of my cus-
tomers began to cut the amount of
meat which they had been accustom-
ed to purchase, because of the high
prices which the state of the whole-
sale market compelled me to charge
them. | knew that these people, if
they stopped eating meat, would have
to eat something else, and that, there-
fore, part of the trade which | had
been getting from them up to that
time would go to a dealer in other
*lines, unless | found some way to hold
it to my market.

When a man finds that his business
is gradually falling off, his brain usu-
ally gets good and active to discover
a way to overcome the decrease. |
started to look around for an article
that | could handle, something that
would not hurt my business in meat,
but which would hold those custom-
ers that | was gradually losing. The
only answer that | could see to this
proposition was fish.

I had always handled fish since |
had been in business. But it wasn’t
an article that received much atten-
tion from me. Thursday | bought it
and Friday | sold it to whoever ask-
ed for it. And that | considered was
the finish of the fish business until
the next Thursday rolled around.

But | decided that the time had
now come to look a little deeper into
this fish proposition. Seemed to me
that if a person couldnt afford to buy
a great deal of meat she would be
much better off eating fresh fish than
she would be canned stuff. 1 know
that | would were | in her place, so
I thought that there would be enough
people of the same mind to warrant
my taking a flier.

| gave a part of my market over to
fish, advertised the fact that fresh
fish could be had in my market any
day in the week, and used salesman-
ship on those customers whose week-
ly bills had begun to show a dropping
off. And the results came fast.

But they didn’t work out exactly as
I thought they would. | began to
notice strange faces in the market,
people whom | had never seen before,
who came in to buy fish and then went
out. | discovered that there was a
good portion of the consuming public
who had always been in the market
for fish, but who, because of the poor

Fish is a good, profitable article.
It may not be so easy to handle, but
it pays you for the trouble that you
take with it. | have never regretted
that | gave it the attention which it
deserves.—Butchers’ Advocate.

Talks by the Butcher Philosopher.

In continuing my reply to the query
which | recently received in regard to
an accounting system for use in a gen-
eral food market that has several de-
livery routes doing a large volume of
business annually, | again want to
draw attention to the importance of
using a distinctive and different sales
slip for each department, if it be de-
sired to know exactly how much busi-
ness each department is doing and
how much profit it is making.

This departmental system is in use
in a great many markets, and invari-
ably it has proven successful. For
instance, in one market that | know
the sales slips of the meat depart-
ment are printed on white paper, those
of the grocery department are on
green paper, and so on. This system
does away with all possibility of con-
fusion, and makes the work of the
book-keeper much easier. | would
also advise that the name of the de-
partment be printed on the slip in bold
type. Then there is no chance of the
sale of a poundlof tripe appearing on
the slip from the grocery department.

One thing is sure, if you want a rec-
ord of the business that each individ-
ual department does, you must use
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duplicate slips and a distinctive slip
from each department.

Drivers and delivery boys must not
take out any orders without having
them booked against them. If this be
done, when an error in delivery or
payment crops up, it can at once be
traced to its source and easily recti-
fied.

I can best explain exactly what |
mean by telling of a system in use in
a market of which | know. This
market has four drivers. A delivery
book is used that has four rulings on
a page, with the name of the driver
or his number, as the case may be, on
each ruling. Every order- t'aken out
is booked under the driver’s name, and
if it be a C. O. D. the amount to be
collected is specified. There can never
be any question of who delivered an
order or who received payment for
it; the record is there to tell.

When a driver starts out with twen-
ty deliveries to make, for example,
the time he leaves the store is entered
and also the time of his return. So,
you see; not only is he held directly
responsible for the orders which he
delivers, but the time it takes him to
deliver them is also shown, so that if
he loafs on the job he can be the more
easily detected. He can never say
that he did not deliver a certain or-
der, for there it is booked against him.

Another great advantage which this
system has is that it shows exactly
the number of deliveries which each
driver makes daily, whether the route
is growing or getting smaller, and
whether it is worth while keeping it
up or cutting it up among the other
routes.

When the driver is through for the
day his C. O. D. or other collections
should be booked against him in the
office where he turns in his money,
so that there can never be a doubt
about what money he turns in. That
shows a permanent record for both
the driver and the cashier; and does
away with doubts and questioning
afterward.

In a shop that | was in not long
ago, just as a woman customer was
about to leave it the proporietor re-
minded her that she owed him a
charge of $1.65 from a few days back.
She declared roundly that she had paid
the boy for the meat when he had de-
livered it. The boy, who happened to
be there, bore out her statement, and
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told the butcher, with a somewhat in-
jured air, that he had given him the
money just as soon as he had return-
ed.

Then the butcher remembered, and
it was not only up to him to apolo-
gize to the customer by saying that
he had forgotten to cross off the ac-
count, but also to excuse himself to
the boy by telling him that he had
been busy when it was handed to him
and that he had forgotten it.

That, of course, was a small one man
shop, with one delivery boy, doing
business without any system at all,
depending mainly upon the butcher’s
memory. Under these conditions it
is no wonder that mistakes like this
are constantly occurring. It goes to
show that no business, no matter how
small it may be, cah avoid them, if
they trust to memory and use no sys-
tem.

In a big shop where the volume is
larger, which uses a proper system,
such mistakes can rarely occur.—
Butchers’ Advocate.

Accommodating.

“John, if | should die 1 want you
to promise me you wouldn’t marry
again within a year, at least.”

“All right, go ahead.. I’ll promise
anything.”

Veke Qut Your Bills

THE EASIEST WAY

Save Time and Errors.
Send for Samples and Circular—Free.

Barlow Bros., Grand Rapids, Mich.
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Write a Personal Letter Occasionally
to Your Customer.

You cannot personally shake hands
and jolly up your customers every few
days; so the next best thing is to
write them personal letters, just as
you would talk to them if you were
to meet them on the street or in their
place of business. Now, isnt that so?

Such letters bring new business and
hold old customers.

Naturally, the more personal talks
you can have with your customers,
the better; but in between trips write
them a heart-to-heart letter now and
then, just to make them feel that you
are keeping them in mind. It will
show that you have a strong personal
interest in them, and the results, if
watched, will both please and surprise
you. Make your letters talk to your
customers. Make them believe in
your letters just as you want them to
believe in you.

Galileo taught that the earth moves
around the sun, but was compelled
by the Inquisition to renounce the
theory. Perhaps you feel a little that
way about what your customers might
think of your letters; that is because
you have not discovered the right
way to go about it.

Letter-writing, like advertising, is
the written method of salesmanship.
You can make bad salesmanship of it,
the same as of personal interview”, if
you do not understand and rightly
apply the science.

What would you think of a kid-
gloved salesman who approached his
customers in the manner that he would
approach his hostess at an afternoon
reception? Well, that is precisely the
way in which more than two-thirds
of the business letter-writing is done.
Such letters often begin with—

“l beg to acknowledge yours of—’
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“Replying to your esteemed favor
of even date, permit me to say—’

Your letter o f----- is at hand and
contents carefully noted.”

And they often end with—

“l beg to remain—"’

“I am yours—"

These shop-worn types of the cus-
tomary style should have been rel-
egated to the waste-basket a decade
ago. Begin your letters in an easy,
natural, conversational way. Have
something to write about, and think
hard about the best way to write it
to attract the sympathy of your cus-
tomer to your proposition.

Be original in your style. Dont
write as a dozen other salesman that
cover your territory are in the habit
of doing, in a pointless, stereotyped
fashion. Think about your customer;
think about what you are going to
write, and then write it in a manner
that you feel certain will please and
interest him.

If you are in the habit of scratching
off any old thing the quickest and
easiest way, stop to figure out the
effect such letters are going to have,
if any. Try to realize the great value
that it is possible to secure with a
little study in presenting your subject.

Some salesmen go on the plan that
letter-writing is of no avail in help-
ing to increase their sales anyway, and
as it is laborious, they let it alone.
Ignorance or mental laziness is the
foundation of such ideas, aided, per-
haps, by a desire to enjoy a game of
billiards, or an idle chat with the
clerk when the last customer has been
called upon and packing is finished.
Recreation is necessary and proper,
but the salesman in any line who
hopes to get on in the world will
play only when the last tap of work
is finished at the close of each day.

A decade ago commercial letter-
writing was deprecated by most busi-
ness houses as a medium to attract
,and hold trade. Its use was mainly
to cover immediate necessity that
could not be justified by personal in-
terview. All that has changed with
the changing times, and to-day every
business institution of any note has
a correspondence  department in
charge of a high-salaried head, who is
especially versed in the art of writing
the kind of letters calculated to aid
in strengthening its connection with
its customers, and to assist its sales
force in. building new business.

It is as necessary to hold as to
build. The salesman who fails to get
in touch with the head of the corres-
pondence of his house and seek his
aid at times is a poor prop for any
house to lean upon.

The most efficient salesman values
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the backing the house can give him
through this department, realizing
that his position with his trade is
mainly one of aggression, and at times
is apt to be misconstrued, no matter
how securely he may be intrenched
in the confidence of his customers.

A general promotion letter now and
then to his trade, bearing the author-
ity of his house, stamps the salesman’s
efforts, methods, and assertions with
added power of persuasion.

While a sincere letter of apprecia-
tion of favors received, eliminating
entirely any flavor of bid for business,
at the end of each season, promotes
a feeling of good will conducive to
the interests of all concerned, and
effectively paves the way for stronger
and better trade relations.

Although salesmen of more than or-
dinary success are to be found in
many houses, who put their hahds up
in a know-it-all, self-satisfied sort of
way, deprecating support of this kind
as unnecessary, if not actually inter-
fering with what they term “their
interests,” yet he is a wise salesman
who encourages it and seeks every
opportunity to make free use of it

The best managed house in the
world makes mistakes, and mistakes
makes disgruntled customers. Some-
thing goes wrong in the billing depart-
ment; a piece of goods fails to come up
to par; a certain pattern, through the
fault of no one, does not turn out
exactly as represented; a customer in
the house is not given the attention
he thinks he should receive; in fact,
a dozen things of similar nature are
liable to occur in the best regulated
establishments, which tend to dis-
quiet this or that customer for the
time being. Do what you can to
straighten out the kinks, and make
sure that there remains no cause of
complaint in which your customer
may find a reasonable pretext for giv-
ing business to a competitor that
otherwise might have gone to you.
Tell the correspondence man about
it; that’s what what he is there for.

It’s your business to sell goods, and
you are supposed to know your busi-
ness. You’d get mad if some one told
you you didn’t know it, wouldn’t you?
Well, then, leave the matter of “fix-
ing” the customers in the hands of
the man whose business it is to look
after that part of the work. Put the
same degree of confidence in him
that you demand and expect to re-
ceive yourself, and see how quickly
and nicely all these things will be
adjusted.

“But,” says Mr. Salesman of en-
quiring mind, “if 1 tell my troubles
to the house | may get a letter telling
me that the house has troubles of its
own, and that | am paid to fix these
things for myself.”

Do all you can for yourself in fixing
the business of your house, no mat-
ter how you may be called upon, but
when all is said and done to the best
of your ability, seek help from head-
quarters. If your house has a mana-
ger that would send you that kind of
a reply, and you do not get the sort
of help you require, the best thing for
that house is to discharge him and
get a manager who understands that
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a fine piece of machinery needs oiling
to make it run without friction.

Not only energy is needed in sales-
manship, but method, system, and a
readiness to adapt oneself to the con-
ditions required to accomplish results.
There are many salesmen eager to
sell a hill of goods, but careless about
other things pertaining to the fulfil-
ment of the contract to the minutest
detail. There are many who seem to
think that if they have made a cus-
tomer. it is immaterial whether they
keep him or not.

The business letter of the average
salesman is of a very low standard—
has little if any pulling power. It is
meaningless, because it contains noth-
ing of personal interest to the recip-
ient. If you write every customer in
exactly the same way and as you
have been writing all your life, it is
no wonder that you do not believe in
letter-writing.

He who rests at the foot of the
mountain knows of the glories of
yonder peak only from other travel-
ers who have completed the arduous
journey.

There is a certain style in drawing
up a letter on any question so as to
make it produce desired results. The
key to the mastery of this style is of
so great value as to make it worth
months of effort and hundreds of dol-
lars to any salesman to discover it.
It is not undiscoverable, by any
means.

To begin with, don’t put too much
of yourself into your letters. The
best customer on your calendar is
not interested overmuch in you. The
thing that concerns him is how you
can help his situation. Don’t fool
yourself into believing that you have
him solidly bound to you by close ties
of friendship. Intimate acquaintance
is worth much, to be sure, but your
own brother will patronize you in a
business way only so long as you
can make it worth his while from a
dollar-and-cent standpoint. That is
because business is business. Friend-
ship is another matter. It is useful
only as a path-opener in business. It
will keep the opening clear only as
long as it conduces to your custom-
er’s commercial prosperity.

But to return. In letter-writing
keep yourself in the background, put
your customer’s interest to the fore,
and avoid construction of the ma-
chine-like, ready-made order. Intro-
duce your subject in a graceful, natur-
al, and friendly style; then, carefully
avoiding meanless sentences, proceed
into the real pith of your proposition,
making your points tell one on an-
other, briefly, vividly, connectedly,
down to the leave-taking, which

HOTEL CODY

EUROPEAN
GRAND RAPIDS, MICH.

Rates$land up.  $1.50 and up bath.

EAGLE HOTEL

EUROPEAN
GRAND RAPIDS,. MICHIGAN
$1.00 PER DAY—BATH DETACHED
Excellent Restaurant—Moderate Prices
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should be genuinely polite, but withal
natural and pleasant, as you would
say goodbye to a friend or acquaint-
ance about to depart on a short jour-
ney.

You wouldn’t greet an old acquaint-
ance on the street with, “Excuse me
for taking this liberty in saying how
do you do,” or “The favor of your
presence here on the street with me
is heartily appreciated, | assure you.”
And you wouldn’t leave him with,
“l hope you will remember me. Good-
bye,” or “l hope | have pleased you
in this meeting, and that you will
offer me further opportunity for con-
tinued acquaintance.”

Sounds funny, doesn’t it?

Well, that’s the way it sounds when
you write letters that way. If you
would’nt talk that way to your
friends, why do you write in that
style? Think it over.

You dont do it? Oh, yes, you do!
And you are not alone in it either.

Bring your customer as close to
you in a letter as you would in a
personal talk, if he were sitting at
your elbow in the sample-room or
talking to you at his own desk.

Men of limited schooling have found
an easy method of increasing their
vocabulary in reading extensively and
studiously from the lives of great men,
and other works of educational in-
terest. In precisely the same way the

~salesman may increase his knowledge
of 'correct letter-writing by making a
careful study of the style adopted by
men who are specialists in the art
of business-letter writing.

Take pains with your letters. When
one is finished in which you wish your
powers of persuasion to have full
swing, read it over carefully; study
the weak points, and try again. Keep
on trying until you hit upon a style
that you feel certain will have the
desired effect.

I have known men who, from long
practice, were skilled in the art of
constructing powerful business-getting
letters, to ponder for hours and de-
stroy many copies in an effort at
shaping up just what they wanted for
a strong letter with which to fit a
specific purpose.

The power of business-letter writing
as a silent factor in salesmanship is
second only to the oral method.

To any salesman who will intelli-
gently explore the field there awaits
a golden harvest. Begin now while
the subject is fresh in your mind. In
place of using the conventional ad-
vance cards, that outlived their use-
fulness before their invention, invest
a dollab or two occasionally in the
services of a public stenographer, and
keep your customers in touch with
you by heart-to-heart, elbow-to-el-
bow business-getting and business-
holding letters.

It will please and surprise you
amazingly to see how quickly and ef-
fectually your work will take on new
life. All that is necessary to germi-
nate it is a little time employed from
among the many idle hours on board
the train or about hotel lobbies, coup-
led with the slight investment of at
few cents, and a larger one of sense.

W. D. Moody.

Copyrighted, 1907.
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Gabby Gleanings From Grand Rapids

Grand Rapids, Dec. 30—Mr. and
Mrs. John D. Martin left for Detroit
Sunday. They attended the Vet-
eran Travelers’ meeting and banquet
Tuesday afternoon and evening at the
Wayne” Hotel and will return” home
the latter_part of the week via Jack-
son and Battle Creek.

Fred E. Beardslee and daughter,
Catherine, are visiting Mr. Beardslee’s
father and mother in Detroit this
week. . o

Mr. A. T. Driggs, 548 Fairview ave-
nue, is still confined to his home be-
cause of sickness, but is slowly im-
proving. ) o )

Jess L. Martin, now |IVII’I% in Elgin
1M, traveling for the Hershey Choc-
olate Co. Hershey, Penn., is home for
the holidays with his father; also Mrs.
Martin’s parents, Mr. and Mrs. John
E. Bowen, 510 Fuller avenue.

E. J. MacMillan was ten hours late
and Homer Bradfield didn’t show u
at all for the 5 a m. meeting_ Christ-
mas day of the U. C. T. music com-
mittee.

Sam Lee has opened a new laundry
at the corner of lonia and Pearl
streets. We wonder_is Sam is any re-
lation to our own Charlie Lee.

H. B. Wilcox and “Ma” went down

to. Jamestown for Christmas dinner
with Mrs. Wilcox’s_parents, Mr. and
Mrs. Stilwell. H. B. showed his ap-
preciation of a good square. meal, as
usual, and is slowly recovering at his
home from his annual effort of trying
to imitate an anaconda. .
_ Absal Guild, A. M. O. B,, will have
its next meetln? January 9. The mem-
bers of the patrol will meet prompt-
IX at 7 p. m. for dri]ll work prior to
the regular ceremonial session.

The ladies’ committee for the next
U. C. T. dancing party had a meeting
Wednesday at the home of Mrs. Har-
vey Mann to make arrangements for
the blg event which comes off Jan-

uag/ 16. )

eorge E. Bardeen, President of
the Bardeen Paper Co., Otsego, was
in town Monday on business connect-
ed with the Ross Cabinet Co., of
which he is a stockholder. While here
he lost a valuable watch fob which
he has worn for the past forty years
Luckily, the fob was found ‘and re-
turned” to the owner within a half
hour after the loss was discovered.
Mr. Bardeen rewarded the gentleman
who placed the keepsake in his hands
b%/ selling him a carload of paper—
at a slight advance over the previous
purchase

H. H. Gadfrey (Brown & Sehler
Co.) and his wife and son_ Bobby
spent Christmas with his sister m
Albion. .

Fred L. Grotte and wife spent
g:hrlstmas with his sister in Wyan-
otte.

George A. Thomas, formerly dis-
trict manager for the North Ameri-
can Life Insurance Co., has severed
his connections with that com any
and joined the sales force of the
Brown & Sehler Co., covering Ohio

terrlto'r\Y o .
W. N. Burgess is in Cleveland this
week in attendance on the annual
round-up of the traveling force of the
Kinney & Levan Co. ~The reunion
included a banguet, which was held

last evening., Three of the twenty-
three representatives of the house
spoke at the banquet. Mr. Burgess

was one of the three, his subject being
“Value of Educating the Sales People
of Our Customers.” o

G. K. Coffey starts in on his nine-
teenth year with the Crown Bakin
Powder” Co. January 1L He has suf-
fered no loss in either flesh or en-
thusmsm} during the past year.

. . Berg . ) 1
kin_ & Brooks Co. in this territory
during 1915.

_Herbert L. Alschuler is walking on
air these days. All on account of a
bran new daughter who put in an ap-
pearance_at his home, Wealthy
avenue, December 18.

will represent the Pit-
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The new cafe at the Livingston Ho-
tel is about completed and” it is ex-
pected everything will be in readiness
for the opéning on New Years eve.
The decorations were installed by W,
T. Nelson & Co., of Chicago. ~ The
force of chefs, waiters and other help
will be drilied before the opening so
as to avoid any delays in service is
is frequently roticed” in new estab-
lishments.

. The 225 employes of the Grand Rap-
ids Gas Light Co. were given $4,
through the quarterly dividend for the
employes,

receiver has been asked for the
hardware business of R. A. Stone-
house & Co., 962 East Fulton street
a controversy having arisen between
the partners.

The Clipper Belt Lace Co. has been
awarded a gold medal .and diploma
by the Safety and Sanitary conven-
tion at New York for having the high-
est existing type of safe belt lacin
in the world. " The medal is of soli
gold, oblong in shape, measuring
about three inches in length by two
inches in width and bears in~ relief
a figure symbolizing “Safety.”

The Michigan State division of the
Travelers’ rotective ~ Association
has organized Post A in this mtg and
elected the following officers: Presi-
dent, J. E. Cronin; Vice-President,
W. E. V(l):gelsan ; Secretary-Treasur-
er, G. R. Ford; directors. F."H. Mathi-
son, C. A Clements, Don McAfee,
J. P. Wernicke, A. D. Carrell, R, C.
Rowlson. The new Post comprises
197 members, all Grand Rapids travel-
ing men. They are planning a T. P
A. banquet and hope to have a per-
manent headquarters with club rooms

The Armond family and Mrs. Bag-
ley, of this city, were guests in the
home of Mr. and Mrs. F. E. Beards-
lee, 226 Benjamin avenue, for Christ-
mas dinner. .

Robert Hartnett, brother of Miss
Hartnett, the florist, is becoming very
proficient as an automobile driver, On
several occasions he has been mistak-
en for Barney Oldfield.

Charles Perkins, former Keeper ol
the Scroll in the Bagmen, has been
on the sick list, but is much better at
present. ]

O, W. Stark and family
Christmas at Conklin  with™ Mrs
Stark’s relatives.

Paul Burns, who represents the
Globe Soap. Co. in, Milwaukee, was a
Grand Rapids visitor one day_ last
week. Although he had no business
errand_here, Paul said he was a little
homesick for the old town, so ran in
just to sleep in a good town over

night.
grhe next re_?ulqr meeting of Grand
Rapids Council will be held Saturday
January 2 Don’t forget to come an
also dont forget to | rlnEg your wife.
Will E. “Sawyer.

Newsy Notes From Lively Owosso

Owosso, Dec. 27—We notice_ in
your last two _issues a few things
which need fixing. o

Fred Hanifan says We have joined
an old ladies’ pedro_club and “spend
so much time practicing that we have
lost our grip, etc. Permit us, in our
native modesty, to rise and explain
that with trying to keep tab_on the
Mexican troubles and the time we
have put in trying to pronounce the
names of towns in Europe, together
with such difficulties as procuring a
turkey for Thanksgiving and the prob-
lem of paying our taxes, etc., we have
become delinquent in_ apprising your
editor of the happenings in Owosso
and vicinity. indly “overlook this
and, as we grow older and become
miore thoughttul, we will endeavor to
keep B,pace with  such men as Hani-
fan, Bill Sawyer and Jim Goldstein.

We notice Goldstein says somebody
wrapped a brick in a newspaper and
broke a window in a JeweIrY store and
stole several hundred dollars’ worth
of goods, but as Jim neglected to
give the name of the paper that had
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the brick in it, it leaves us without
ane//vclue to work on.

e learn by hearsay ,that Fred
Hanifan had another stroke—of hard
luck this week. While making a trip
in his auto it caught fire. Fred had
to go half a mile Yor a pail of water
for “extinguishing purposes. While he
was goné the machine burned to the
ground and a junk man came alon

and picked up the old iron and Fre
carried that pail of water nearly two
miles looking for his auto and was

seen later in the evening bound for
the next town on foot whistling, “Will
the Spearmint Lose Its Flavor on the
Bed Post Over Night?”

Last Saturday ~evening U. C. T.
Council, No. 218, had a real old-time
meeting with forty members present
and five candidate's for initiation.
Everything was pulled off strictly
up-to-date”ar possibly ahead of ordi-
nary reckoning. For further informa-
tion ask Bill Bofisell, who sells cream
separators. He claims the U. C. T.
lodge room is the first place he ever
called on where a goat was kept.

Harry Price, manager for a large
lumber” supply store in Alabama, “is
home, shaking hands with old friends
?ggmipendlng the holidays with his

J. B. Ressigue, the pioneer mer-

chant of Middleton, passed away De-
cember 26, after an illness of several
weeks. )
_ The A. M. Aldrich Co., of Vernon
is_closing out its grocery stock an
will run an up-to-date dry goods and
notion store In that thriving C|8/.

When in Ashley stop at Cora’s
Tavern. Clean beds, clean towels and
meals like mother used to cook, and
fire escapes, as per schedule. Fact.

Honest Groceryman.

Evart Kortenhoff, the good-looking
distributor of toothsome sweets for
Northern Michigan for the Brooks

Candy Co., is some chicken fancier
(the feathered kind.) Evart is the
President of the Emmet County

Poultry Association and was as busy
as a hen with its head cut off a few

spentWeeks ago, as the aforesaid Associa-

tion held its annual exhibit at Petos-
key. What Evart does not know
about chickens (both kinds) is not
worth knowing. He set up the pens,
distributed the straw, ‘watered and
groomed the birds, took in the money
at the door and was general boss—
but, alas, after all the work was done,
he did not even get honorable men-
tion for the pen of white Plymouth
Rocks he had on exhibition. They say
a year or two ago he painted the red
ear lobes of his birds a perfect white,
and, this being a sure sign of a rare
species, he received first prize. But
it got out somehow and they were
onto him and this time the lobes were
of a natural color and Evart was not
in it. It was either that or the fact
that he was the “hull works” that
the judges considered that he had had
honor enough and so gave it to some
more worthy exhibitor. Nothing but
the big candy business he has had
this fall will compensate and appease
his wrath and bring repose to his
troubled mind.

A whisky still is operated on the
quiet.

Judson Grocer Company
The Pure Foods House
COME IN
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Michigan Board of Pharmacy.
President—E. T. Boden, Bay City.
Secretary—E. E. Faulkner,” Delton.
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Other Members — Will E. Collins,
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ciation.
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Grand Rapids.

Grand Rapids Drug Club.
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Vice-President—E._D. De La Mater.

T,ggcretary and Treasurer—Wm. H
i

uigley,
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S.
Executive Committee—Wm.
Chairman; Henry Riechel, Theron

Uses of Grape Juice and Its Making.

The preparing of grape juice dates
back to ancient times and is a very
interesting industry. If space would
permit, a discussion of the ancient
use of the grape and its juice, that
would make a very interesting paper
in itself, but my object will be to
give you my experience with grape
juice and other fruit juices, only giv-
ing a few historical notes.

History teaches us that Greeks and
Romans made several kinds of grape
juices and preparations from grapes.
The Greeks had two kinds of wine,
which were named after two methods
of manufacture; protoplon, which was
the first juice of the grape before
pressing, and denterion, which was the
pressed juice.

The Romans used the same pro-
cesses but called the products vinum
primjarium and vinum secondarium.
Sometimes the juice was drunk before
fermentation started; in this form it
was called mustumi. After the juice
had been put through a heating pro-
cess they called it frwtum, and after
they had reduced it to a syrupy con-
sistency they called it sapa. The
Romans used this sapa on their bread,
in the same manner as we use grape
syrups and other syrups of to-day.

Galen, the Greek physician and writ-
er, whom we pharmacists call the
“Father of Liquid Medicine,” wrote,
A. D. 132, that many Asiatic wines
were evaporated to dryness by hang-
ing the bottles in the corner of the
fireplace. This product was called
fumarium. At a later date the Euro-
pean physicians sent their patients to
wine-growing districts during vintage
time to take daily rations of the fresh
juice. The use of the juice was re-
stricted to those patients who were
able to go to the vineyards, and until
recent years its use has been limited,
owing to a dearth of knowledge of the
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principles of the process of manufac-
ture.

All the grape juice manufacturers,
from time to time, have given a num-
ber of reasons why grape juice should
be used freely, both as a food and
medicine, and its use has been sanc-
tioned by many of the best physicians
and dietitians. The Federal Govern-
ment, to whom | am indebted for a
large part of my knowledge on this
subject, has also experimented to quite
an extent with grape juice.

The uses of grape j,uice are many;
it is used in sickness and in good
health as a food and a refreshing
drink; and one who becomes accus-
tomed to it rarely gives it up. The ef-
fect of grape juice on the human sys-
tem has been studied for a number of
years, especially at the so-called
“grape cures” in Europe. It is claim-
ed that in mixed diets it is beneficial,
and that digestion is improved, in-
testinal fermentation diminished, and
gains in bodily weight result. Grape
juice is justly called liquid food. Some
compare it to milk. It contains less
water than milk, more carbo-hydrates,
and less protein, fat and ash.

The composition of grapes is more
or less familiar to us all. They con-
tain from 10 per cent, to 25 per cent,
of sugar, 2 per cent, to 3 per cent, of
nitrogenous substances, tannic and
malic acids. The skins contain tan-
nin, cream of tartar and coloring mat-
ter; the seeds, tannin, starch and fat;
the stems, tannin and mucilaginous
matter.

The causes of fermentation are the
same as in other fruits, namely, yeasts,
spores of various fungi, and bacteria
adhering to all parts of the fruit. When
dry, these organisms are inert, but
when they come in contact with the
juice they become active and begin to
multiply, and fermentation begins.
Cold checks but does not kill the fer-
ments. Fermentation changes the su-
gar to alcohol and carbon dioxide, and
is the principal cause of changing the
juice into wine.

To keep the juice sweet, obviously,
frementation must be prevented. This
is done in two ways. One of these, the
use of chemical preservatives, is not
to be recommended, because it is re-
garded as adulteration, for which the
poor food authorities have an ever
watchful eye. Preservation may be
accomplished in several unobjection-
able ways, but the most practical is the
use of heat. The favorable conditions
for the growth of bacteria are mois-
ture, warmth, and proper food which
is very readily found in fruit juices,
hence the spoiling of the juices is the
development of the various Kkinds of*
organisms. As temperature is a very
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important factor in the manufacturing
of fruit juices it is also a very im-
portant factor in the growth of bac-
teria.

There are many kinds of these or-
ganisms and each grows best at a cer-
tain temperature; some at a very low
temperature, and others at as high as
98 degrees C. However, most classes
-are destroyed if exposed to the tem-
perature of boiling water, from ten to
fifteen minutes. 0. J. Cloughly.

Druggists Win a Point Over Grocers.

There has long been complaint in
the grocery trade of the gradual en-
croachments of the drug store on the
realm of the grocer, and the list of
‘drugs” is being constantly expand-
ed. On the other hand, grocers are
complaining that the pharmacy laws
are being used by the druggists to re-
pel not only a counter invasiop by the
grocers, but also to restrict them
selling some things which they con-
tend are in no wise medicines or
pharmacal goods.

Again and again legislation has been
attempted to prevent grocers selling
patent medicines and goods which are
technical poisons, but the California
Appellate Court has just decreed that
“ant paste,” and other like arsenious
poisons cannot be sold by retail gro-
cers or by any but registered phar-
macists. While the State Board of
Pharmacy, which has the enforcement
of the law in hand, has not yet declar-
ed itself, it is likely that grocers will
have to discontinue selling ant paste
at once. An appeal probably will be
taken to the Supreme Court.

The manufacturers of ant paste con-
tend that theirs is a proprietary seal-
ed product and can be sold by gro-
cers as freely as patent medicines.
They will carry the matter to the Su-
preme Court, and in the meantime will
protect grocers’ stocks if they are pro-
hibited permanently from selling it.
Until the Board takes action, the man-
ufacturers ask grocers to take the
product off their shelves and to hold
it awaiting further information.

As showing the temper of the gro-
cery trade toward the decision, a
prominent trade paper of Southern
California says:

“It takes a wonderful—ot to say
a warped—imagination to understand
why a bottle of ant paste handed out
by a druggist is any less deadly to
human life than the same bottle hand-
ed out by a retail grocer. Neither the
druggist nor the grocer has anything
to do with manufacturing or bottling
or labeling the product. The manu-
facturer does all of this and he seals
the bottles. Neither is there any
question about the contents of the
package. The stuff is bought because
it is deadly, and, despite fanciful cases
which are imagined or talked about,
the purchaser knows when he pur-
chases it that it is a poison. Grocers
have sold ant paste and like prepara-
tions for years, and we have yet to
hear of a single instance where death
or injury has been caused because the
grocer rather than the druggist sold
the package and made the profit. It
really isn’t a matter of saving lives,
but saving profits—for the druggist.”

*
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Window System.

The window is a problem about
which more could be written than
could be printed in a year. And as the
years go by the problem becomes
more vexed, in direct ratio to the
amount of opposition offered by busi-
ness firms selling the same commaodi-
ties as handled by pharmacists.

The window, if properly looked
after, is one of the best advertising
mediums that a chemist can possibly
have, but if it be not attended to it
becomes a bad advertisement, and a
bad advertisement is always expens-
ive.

We have emphasized the necessity
of changing a window display at least
once every two weeks until this ad-
vice must have become as familiar
to our readers as Pear’s Soap.

If you havent already introduced
some system to arrange for constant
change of displays, do it now. Many
different systems for taking care of
this part of the work have been men-
tioned, but as a start a penny note
book and a calendar answer all re-
quirements, later on a card system
will possibly be found to be most
advantageous. Mark that calendar
off into periods of days, so that “win-
dow dressing day” falls on the day of
the week most suitable for the person
dressing the window and least inter-
fering with the general business oi
the store.

Figuring Soda Profits.

A soda water department wisely
bought and properly run should be
and can be made to pay 100 per cent,
net profit on its cost every year, and
this is how to figure it:

Say a fountain costs $1,000, and that
it lasts ten years. That makes $100
a year for the fountain, or counting
interest on the investment, $160 a
year. Your labor, overhead and your
supplies figure $1,400 a year. Your
sales $3,000 and your net profits are
$1,000 a year, or more than 100 per
cent, on the whole investment.

In general, the gross sales of a
soda water department should be
three times the total cost of the soda
fountain, and the net profits should
figure one-third of the gross sales, and
labor not over one-third and the sup-
plies, overhead and other expense the
other one third.

Any way you figure it a soda water
department, after everything is charg-
ed up against it, should make its own-
er $1,000 net profit every year for
every thousand dollars that the outfit
cost. Some dispensers do a great
deal better than this.

Vanishing Cream.
Zinc Stearate
Precipitated Chalk ...

Glycerin ...

Water ..

Oil of Rose Geranium (or
rhodinal 11) ...cccoevrene. 30 mins.

Mix the powders intimately and in-
corporate with the mixed glycerin and
water by rubbing all together in a
mortar, gradually adding the per-
fumes during the operation. The prep-
aration may be tinted with carmine
solution if desired.
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WHOLESALE DRUG PRICE CURRENT

Prices quoted are nominal, based on market the day of issue.

Acids Mustard, true ..9 00®9 50 Ipecac .. 75
Acetic ... . 6 @ 8 Mustard, artifi’l 4 0004 25 Iron, ¢ 60
Boric .... Iff 15 Neatsfoot ... 80® & Kino ® 80
Carbolic . 53 60 Olive, pure .... 2t>0®3 50 Myrrh . 105
Citric .... . 68 75 Olive, Malaga, Nux Vomica ___ 70
Muriatic . 1% 5 yellow ... @2 00 Opium ..coeiiis @2 75
Nitric ... G%% 10 Olive, Malaga, Opium, Capmh. 90
Oxalic ... 20 25 green ... @2 00 Oplum Deodorz’d 2 75
Sulphuric . 1%% 5 Orange sweet ..2 75@3 00 Rhubarb ... 70
Tartaric . 55 60 Organum, pure @2 50
Ammonia Orlganum com’l g 75 Paints
W ater, 26 deg. .. 6%@ Id Pennyroyal ........... 2 75
Water, 18 deg. .. 4%@ O Peppermint ... 250®2 75 |ead, red dry 7 @ 8
W ater, 14 deg. .. 3%% 6 Rose, pure .. 14 50@16 00 Lead, white'dry 7 ® 8
Carbonate 13 16 Rosemary Flowers @1 ¢5 Lead, white oif 7 ® 8
Chloride 15 @ 30 Sandalwood, E. Ochre, yellow bbl. i @ 1%
alsams Lo Ochre yellow less 2 5
Copaiba . 75@1 00 Sassafras, true @1 10 Putty "o 2% 5
Fir (Canada) .. 150@1 75 Sassafras, artifi’l 8 60 Red Venetn bbl. 1 1%
Fir (Oregon) .. 40® 50 %pearmmt ........ 3 ?151% 5/ed V“enetnEIess 290%)1 0(5)
\ erm . ermillion, En . .
Peru 250@2 75 Tgnsy vermillion. Ameér 150 20 Well, it’s all over for 1914. Busi-
Tolu Tar, USI Whiting, bbl. .. 11-10@1%
Turpentine, g) hiting 2® . .
Turpentine, less 600 65 R Brend 12501 5 ness men are now making calculations
%g % Vvylln%ergreen truet @5 09 g
] ntergreen, swee Insecticides .
Juniper 10 15 birch . @2 50 :
Prickley Ash @ 50 Wilntergreen, art’l 90@1 20 ATrsenic . 12® 15 for 1915.  We are the supply station
ot S84 1 el Ve . g o .
Barks Wormwood ... 500@5 50 g, rdoayx Mix Pst 80 15 now for the countries at war. Pray
%assi_a (osrdmari/) 25® ?r(]) Potassium H%I(I)c‘elgjger?edWhlte 200 25
assia aigon)  Hie> /h  Potassium  powdered ... . .
o oand o9 6 B sicarbonats o s0® 35 Insect Powder T 20@ 35 for peace, keep our factories running
Sassafras (pow. 30c) @ & Bichromate 20@ 26 Lead Arsenate . 16
Soap Cut (powd. Bromide @ % MIR A Sar 150 2 and our powder dry
30C s 25®@ 30 Carbonate ... 35 45 .
Chlorate, xtai and Paris Green .. 1514® 20
Li Extracts 27® 30 Cr?lowc{er ed i 30® ‘318
icorice ..o orate, granular W Miscell . .
Licorice powdsred 30® 35 Cyanide . 40®_ 50 sceflaneous We wish our customers and friends
Flowers lodide . @3 77 Acetanalld .. 38® 45
éﬁnlca e e 5(5)% ég Eermantaganaltle .. 5@ gg Alu 5@ ¢ H dp N Year
amomile er. russiate, yellow
Chamomile éRom) 55® 60 Prussiate, %,ed . 9081 00 10 a appy an rOSperOUS ew !
Sulphate ... 16® 20
Gums 0 Btr ate i...l. .......... 2 S7T@3 00
A Root orax xtal or H
AEQ'CC.Z . 50 oot powdered ... 6® 12 Slncere|y,
Acacia, L 431(5) g:'{)‘g&‘e powdered’ 20® ?B galnthalrades po ;l OO.: gg
alomel ... . .
Adacia, S&’V‘éered 508 3 Calamus ... 50@ 6 Capeloum B Hazeltine & Perkins Drug Co.
’ 0 Elecampane, pwd. 15®@ 1\* Carmine 50
Aloes (Barb. Pow) 22® Gentian, powd 20 30 Cassia Buds 0
Aloes (Cape Pow) 20® 25 Ginger, African, CIOVES  ovvvomeeeenes 0® 35
Aloes (Soc. Pow.) 40® 50 powdered ... 15® 2% Chalk Prepared 6® 8%
; 75@1 oo Ginger, Jamaica  Je# O Chalk Precipitated 7® 10
Asafoetida .......... @ Ginger, Jamaica,
b 9 Chloroform .. 37® 43
Asafoetida, Powd. powdered ... 22®@ 28 Chloral Hydrate 1 00®1 20
Pure gl 00 Goldenseal pow. 6 50@7 0O (Cgcaine ... 5 0@
u. s. 1 %g Ipecac, powd. .. @350 cCocoa Butter ., 556 65
Camphor . 56@ LiCOTICE oo 18® 20 Corks, list, less 70%
Guaijac 50® 55 Licorice, powd. 12® io  Copperas, bbls. .. @01
Eualac % OPrrkls, powdderedd ggg LsB Copperas, less .. 2 u y
Ino okKe, owaere ,
Kino, 8 Rhubarb ooy 750100 CoRheras howd- | 801 o8 FOOTE & JENKS CO LEMAN S (BRAND)
W podiiss @ 50 Rosnwees "powd. 259 & Gream Tartar ... 360 40 Lem d- i Vanill
opium’ e 10 50@11 22 Sarsapa&llla Hond. 6 gg;ttlsltg]%ne 3?(% :‘0 Terpeneless e On an = High Class anl a
8B:ﬂm %Or‘;vr? ﬁ 88%%3‘ 25 Sars?apr;nlIé""l'\)i'é'klcan E%Veer;,? Al Nes. 6(%)2 t5g Insist on getting Coleman’s Extracts from your jobbing grocer, or mail order direct to
Shellac .o 28® 35 _ ground 35 Emery, powdered 5® * FOOTE & JENKS« Jackson, Mich.
Shellac, Bleached 30® 35 Squills 20® 3b Epsom  Salts, bbls @ 2%
Tragacanth Squills, powdered 40® 60 Epsom Saits, less 3@ 7
No. 1 50 vuperc. powd. 128 b Ergot ... 2 00@2 25
------------- ow
Tragacanth pow 1 25§ gp - aeranm P Ergot. powdered 2 75@3 00
Turpentine .......... 15 Seeds Formaldehyde " ib. 108 ]15
Leaves Anise 208 % Goltne 06 50
Buchu ............ 2 25@2 50 nise,
Buchu, powd. 2 50§2 1> Bird, Is § 17 Glassware, full casey 90 -
Sage, bulk ... 250 30 Canary 12® 15 Glauber Salts bbl. @ 1%
Sage, Vis loose .. 30% 3 Caraway 150 20 Grauber Salts less 2® 0
Sage, powdered 30® 35 Cardamon 2.25@2 60 Gjle,” brown.... n% 15
Senna, Alex .... 50® 60 Celery . @ 30 Glue, browngrd. 10® 15
Senna, _Tinn............ 25® 30 Coriander . @ 26 Gue. white .... 5@ 25
Senna Tinn powd 25® 30 Dill i : 2 25 Glue, whi . an
Uva UrSsi oo, 18® 20 Epnne £ 38 et 21® 35
Flax d 2 Hops ... 60® su
Oils Elax, ground " 8 Indigo . 150®1 75
h oenugreek, pow. 8@ 10 |odine . 4 55@4 80
Almonds, Bitter, Hemp ™ .. 10 jodoform T 520§5 80
true ... 6 50@700 Lobelia 50 |ead Aceta 15
Almo_r}ds_, IBltter, 1500175 k/lllusttarg gle“?(W %g@ % Lycopdium
artificia ustar ac .
Almouds,” sweet, P)/Iol;)spt)a,rd, powd. 208 2 Mgggh : They save time and expense
rue e . Ment ol R
Almouds, Sweet, Qumce . @1 %0 Mercury They prevent dISpUteS
Alngltatlon de” gg% 38 Sa adlllAI'é{ ; W ég Morphine
mber, crude .. H 1 I
Amber, Tectified 400 0 Sabadilla powd. @ 40 Nux vomica pow % They put credit transactions on cash basis
nise ... 2 50@275 puntiower ... Pepper, black pow 30 . .
Bergamont .... 650@7 00 Worm American 15® 20 ‘pepper white ... 35
ajgput ) 1250140 Worm Levant .. 76@ 8 pich _Burgundy 15 Free samples on application
Cassia Tinct uassia ... i0 15
Castor inctures U|rr1]|n”e éallltbrds ggg gg
Aconite @ 75 ochelle Salts ....
cedar 1'éaf " D@L 0 ‘Afoes ... % 6 Saccharine .... 5 50®6 00
Citronella . 1 00®110 Arpica . @ 76 Salt Peter....... 0@ 15
Cloves w1 Gogl 715 Asafoetida 135 Smdlltz Mlxture 25® 30
Cocoanut 20 25 ‘Belladonna 81 65 Soap, green 15®@ 20
Cod Liver.. 1 25@150 Benzoin ... @1 00 Soap, mott castile 12® 15
Cotton Seed .......... 75® 90 Benzom Compo’o %1 00 Soap white castile
Croton ... 2 00@2 25 ChU oo @1 60 _ CASE v
Cupbebs 4 250450 Cantharadics @1 80 Soap, white castile
Eigeron ... 2 00@2 25 Capsicum . E 90 less, per bar ..
Eucallypktus .... 100 11%8 Cardamon @1 60 g ga 3 sh B Il(;’//o% 55,
emlock, pure .. Cardamon, 1 00 Soda Bicarbonate 1%
Juniper Berries 200@225 Catechu g 60 , Sal ... 4 d | I I C | I Ip y
\Il_un er ¥Vood . gé)@l 88 Ciqcﬁona él 06 ssp||”rt15 Car'r”)hor ztyg 72 Tra eS a.n 0 a.n
ard, extra .... Colchicum Q 76 ulphur roll ...;2% . .
Lard, No_ 1 .... 75® 90 Cubebs @1 Sulphur Subl.......... 5
Laven'r Flowers 6 00 Digitalis 0 >0 Tar‘r)1 rinds ... 10® 15 Grand Raplds, Mich.
Lavender, Gar’n 125@140 Gentian 76 Tartar Emetic .. % 60
Lemon ... 2 25@2 50 Ginger gb Tartar Emetic .. 40® 50
Linseed, b0|led bbl. % Gualac 1 06 Turpentine Venice 40® 50
Linseed. less 58@ 62 Guaiac Ammon. 80 Vamlla Ex. pure 1 00 l 60
Linseed, raw bbls. 53 lodine ... 8#6 Witch Hazel ... «@1 00

Linseed, raw, less 57@ 62 lodine, Colorless Ztno Sulphate 7@ 16



GROCERY PRICE CURRENT

These quotations are carefully corrected weekly, within six hours of mailing,

and are intended to be correct at time of going to press.

Prices, however, are

liable to change at any time, and country merchants will have their orders filled
at market prices at date of purchase.

ADVANCED

Some Flour

Index to Markets

OoL
A
Ammonia 1
Axle Grease 1
B
Baked Beans 1
Bath Brick .. 1
gf 1
Break ast 1
Brooms 1
Brushes 1
Butter Color 1
C
Candles ... ... 1
Canned Goods 1-3
Carbon Oils |
(o7 SR
Cocoanut
Coffee ...ccceeeee.
Confections ..
Cracked Wheat
Cracker. - 6, 1
Cream Tartar e .
D
Dried Fruits «
F
Farinaceous Goods . 6
Fishing Tackle ..... 6
Flavoring EXxtracts 7
Flour and Feed ...... 7
Fruit Jars ... T
o
Gelatine .. 7
Grain Bags. f
erbs i 7
Hldes and Pelts . 8
Horse Radish .......... 8
1l J 8
Je
Jell¥ 8
Macaroni 8
Mapleine ... 8
Meats, Cann 9
Mince Meat 8
Molases 8
Mustard 8
N
4
. (0]
Olives 8
P
Plckles 8
Pipes 8
Playmg Cards 8
Potash™ ... 8
Provisions 8
R
9
Rolled Oats 9
8
Salad Dresslng 9
Saler 9
Sal Soda . 8
Sait sk 9
Shoa Bisckin 1
nuff ... g 10
Soap 17
Soda 10
Spices 10
Starch s 10
Syrups 10

Table Sauces

eﬁ 10
acco

wine ig
Vinegar IS
Wicking 1S
Woodenware . IS
Wrapping Paper ... 14

Y
Yeast Cake ... 14

Cre
Bulk
eed

]

AMMONIA
1S oa ovals 2 dos. onOS?S
AXLFE GREASE

razer
lib. wood boxes, 4 dos. 3
ijk.tin_boxes, '3 doz. 2

00

35

:%Ib. tin boxes, 2dz. 4 26
pails, per doz. ..6 00
161b. pails, per doz. ..7 20
251b. pails, per doz. .12 00

BAKED BEANS

No. 1, per doz. 5 20
No. 2, per doz. ... 1 40
No. 8, per doz. 85 17
. BATH BRICK
English e
BLUING

Condensed Pegrl Bluin

Small C P Bluing, doz.

Large C P Bluing, doz. 7s
Folger’s

Summer Sky, 3 do. ¢cs. 120

Summer Sky, 10 dz bbl 4 00

BREAKFAST FOODS
Apetizo, Biscuits ....
Bear Food, Pettijohns
Cracked Wheat, = 24-2
Cream of Wheat, 36-2
Cream of Rye, 24-2 ..

uaker Puffed Rice ..

uaker Puffed Wheat
uaker Brkfst Biscuit
uaker Corn_Flakes
ictor Corn Flakes ..

NP RN A WRNN W
N ~IO00 N QUIUT
88858

(=] [=]d,14,]

Evapor’ed Su
Farinose, 24-
Grape Nuts .
Grape Sugar Fiakes..

Sugar Corn Flakes .. 250

Hardy Wheat Food .. 2 25
Holland Rusk ............ 29
Krinkle Corn Flakes 2 00
Mapl-Corn Flakes ... 2 80
Minn. Wheat Cereal 375
Ralston Wheat Food 4 50
Ralston Wheat Food 2 25
Saxon Wheat Food .. 2 60
Shred Wheat Biscuit 3 60
Triscuit, 18 ........... 180
P|Ilsburys Best Cer’l 425
Post Toasties, T-2 .. 240
Post Toasties, T-3 .. 2 60
Post Tavern Porr|dge 2 80
BROOMS
Fancy Parlor, 25 Ib. 4 25
Parlor, 5 String, 25 Ib. 4 00
Standard Parlor, 23 Ib. 8 60
Common, Ib... .32
Special, ‘23" Ib.. 276
Warehouse 33 4 25
Common W hisk 90
Fancy Whisk 126
BRUSHES
Scrub
SoUd Back, 8 in 76
Solid Back, 11 in 96
Pointed Ends 86

No.
No.
No.
No.
No.
No.
No.
UTTER COLOR

Dandelion, 26c¢ slse .. 2 90

§ CANDLE8
Paraffine, .
Paraffine, 7%
Wicking 20

CANNED GOOD8

S

3 Ib. Standglpds . 85
Gallon ..o 2 50

Beans

Baked | ...... 85@1 30
Bloomingd 18%
Carson 18%
AX e 75@1 25
Blueberr|es
Standard 80
CM 736

. Burnham’s pts.

DECLINED

am of r‘]rartar

2

Little Neck, TIE
Little Neck, 2ib. .. 1 50
Clam Bouillon
Burnham’ 9% pt

Burnham’ qts
Corn

17
0. 2, . 150
0. 2, Fancy .23
Homin
Standard ........ |y ........ 85
OA) <. 186
o 315
Mustard, ’Yl% 1 80
Mustard, 21b. 2 80
Soused, 1%l 160
Soused, . 275
Tomato, lib. 150
Tomato, 2%........ 2 80
rooms
Buttons,M’%s @ 15
Buttons, Is ... 30
Hotels, Is .......... 20
Tove, 85
Cove, 21b. 1 00
Plums ..o 20@1 35
Pears In S rup
No. 3 cans, per .1 60
Peas
Marrowfat v 100
Early June . 125
Early June s 1 45@1 55
Peaches
Pi® ..ooivvreirienns 1 26
No. 10 size can pie 25
Grated . IN€aPPIg 15@2 10
Sliced 95@2 6

Fanc
Gallo¥1

Standard

Warrens, 1 tﬁ” Tall .. 2

30
Warrens. 1 Ib. Flat ..2 45
Red Alaska ....1 70@1 75
Med Red Alaskal 40@1 45
Pink Alaska . 1 20
Sardines
Domestic, %s ...
Domestic, % Mu
Domestic, % Mustard 3 25
Erench, %S ... 7814
French, %s ... 13@23
Sauer Kraut
No. 3, cans ... 90
No. 10, cans .......... 2 40
Shrimps
Dunbar, 1st c[g
Dunbar, 1%s doz....2 60
. Succotash
Fair ...
Good ... 1 20
Fancy 1 25@1 40
St berri
standard rawberries o
Fancy ... 226
90
120
2 90

CARBON OILS
. Barrels
Perfection ..
S. Gasoline
Gas Machine
Deodor’d Nap’a
Cylinder ...........

29 %34%
Engine S
Black, winter ..

. CATSUP
Snider’s g)mts
Snider’s % pints..1 85

CHEESE

@16%

16%

16%
@16%
1%
15%

60

85

) g 24

Swiss, domestic 20

CHEWING GUM

Adams Black Jack .... 62
Adams Sappota ... .. 59
Beeman’s Pepsin ... 62
Beechnut 62

Chiclets .
Colgan Violet Ch|ps .. 65
Colgan Mint Chips .... 65
Dentyne . 62

Spearmint, Wrigleys ... 64
b ng }(ars 320

Spearmmt

Spearmint, 3 box jars 1 92
Trunk Spruce ... 59
Yucatan ... . 62
Zeno

CHOCOLATE
Walter Baker & C

German’s Sweet ... 22
Premium 32
Caracas 28
Walter M. Downey Co.
Premium, %s . 29
Premium, %s .. .29
CLOTHES LINE
r doz.

' No. 40 Twisted Cotton

No. 50 Twisted Cotton 1 30
No. 60 Twisted Cotton 1 70
No. 80 Twisted Cotton 2 00
No. 50 Braided Cotton 1 00
No. 60 Braided Cotton 1 25
No. 60 Braided Cotton 1 8
No. 80 Braided Cotton 2_35
N6. 50 Sash Cord

. 60 Sash Cord

COCOA

Baker’s

Cleveland
Colonial, %os
Colonial, %s

Van Houten,,

Van Houten,

\\,/van E?uten
an-Bta ...
Webb

Wllber
Wilber,

. case
%s, 51b. case
%, 151b. case
%s l51b case
51b. case

*4s & 98 151b. case 28
Scalloped Gems ..o 10
%5 & %s pails 16
Bulk, pails 13

arrels ... 12
Brazil Shredded
pkgs., per case 2 60
26 lOc pkgs., per case 2 60
16 10c and 33 5c pkgs.
per case .. 2 60

COFFEES .R ASTED
Rio

Bulk,
Bakers

Common 19
19%
20
y 21
Peabérry 33
Santos
Common ..
Fair ...
Choice
ancy ..
Peabérry
X Maracaibo
Fair. ... 24
Choice 36
Choice 25
Fancy 26

Mocha

Short Bean
LonE Bean
H. L. O. G.

Eair Bogota 2%
26
Exchan Steady

Spot Mgrket Strong

Arbu k
au l%;hns ><><><x sold

to retallers bnly. Mail aII
orders direct ovW
McLaughlan &Co Chlcago
Ext
Holland % gro bxs. 9%
Felix, 9% gross ....... 16
Hummel’s f0|l % gro. 8
Hummel’s tin, % gro. 143
CONFECTIONERY_
Stick Candy Pails
Horehound ... .9
Standard 9
Standard, 10
Twist, small ... 10
Jumbo o
Jumbo, small 0
Big Stick . 9%
Boston Sugar Stick .. 14

' Mixed Candy

Paris_Creams ...

Premio Creams 1;31
1
7%

Specialties
Auto Kisses (baskets) f%

Autumn_L eaves..........

Bonnie Butter Bites .. l7
Butter Cream Corn .. 15
Caramel Dice 13
Cocoanut Kraut
Cocoanut Waffles 14
Coffy Toffy ... I
Dainty Mints 7 Ib. tin 17
Empire Fudge .. 14

Fudge, Plneapple 14
Fudge, Walnut . 16
Fudge, Filbert 15

Fudge, Choco. P
Fudge, Honey Moon .. 14
Fudge Toasted Cocoa- 14
Fudge Cherry ... .
Fudge, Cocoanut ....

Honexﬁomb Candy .. 16
Iced Maroons . .14

Iced Gems

Iced Orange Jellies ... 13
Italian Bon Bons .... 13
Lozenges, Pep..... ..
Lozenges, Pink
Manchus ...

Molasses Kisses, 10
b. box

Salted Peanuts..
Chocolates

Pails
Assorted Choc. ....... 16
Amazon Caramels 16

Champion 12
Choc. Chips, 19
Climax ... 14
Eclipse, Assorted 14

Ideal Chocolates 1
Klon%|ke Chocolates %8

Nab

Nibble Sticks .

Nut Wafers . 18

Ocoro Choc. Caramels 17

Peanut Clusters.......... 20
uintette....

egina

Star Chocolates

Superior Choc, (light) 19
Pop Corn Goods
ithout prizes.

Cracker Jack with

COUPON v 25

Pop Corn Goodls with Prizes
cs

GlggMes 5c pkg
Cracker Jack Prize

i
Pop Corn BaIIs with rib-
bon, 200 in cs per cs. 1 40

Cough Drops
g P boxes
Putnam _Menthol 115
Smith Bros........... 25
NUTS—Whole b
S.
Almonds, Tarragona 22

Almonds, California
soft shell Drake .

2613

Brazils ...

Filberts.... .

Cal. No. 1 S. S. . 22
Walnuts, Naples .18@19

Walnuts, Grenoble 17@18
Table nuts, fancy 14@16
Pecans, Large 13
Pecans, Ex. Large 14
H|8kory Nuts, per bu:

.Cecella Biscuit ...

Cocoanuts

Chestnuts, New York
State, pseh bu.........
e
No. 1 SPanislh Shelled
Peanuts ... 7%@ 8
Lg. Va. Shelled
Peanuts ....... 11%@12
Pecan Halves @5!
Walnut Halves . 65
Filbert Meats .... 38
Alicante Almonds 65
Jordan Almonds
Fancy H Reaguls
5aW i 6%0@6%
H L

. CRACKERS
National Biscuit Company
Brands
Butter

Excelsior Butters .. B°gea

NBC Square Butters"” 6%
Seymour und ... 6%
Soda

NBC Sodas ..

mium Sodas L2
Select Sodas *
Saratoga Flakes .111'1]
A&ltines ... J2

Oyste

NBC P|cn|c Uysters . 6%
Gem Oyster «2

Sweet uooas
Cans and boxes

Animals
Atlantics Also Asstd. 12
Avena Fruit Cakes .. 12
Bonnje Doon Cookies %8

Bonnie Lassies
Cameo Biscuit —fa

«
Cheese Xid Bit 29
Chocolate Bar (canal la
Chocolate Dro'p 1
ingers* 1

g
Choc. Honey 6
Choc. Mint Wafers .. 14
Circle Cookies ...... 13
Cracknels ................

Cream Fingers 1
Cocoanut Taffy Bar " 13

Cocoanut Dropa .... 13
Cocoanut Macaroons * 18
Cocont Honey Fingers 12
coent Honey Jumbles 12
Coffee Cakeés Iced 12
Dinner Pail Mixed
bamiiy Cookies ..
rig Cakes Asstd...

Fireside Peanut Jumb 10
Sluted Coct. Ba u
Frosted Creams

Frosted Glnger Cook, ate
brosted Raisin Sgs. ..
Ginger Gems Plain .. ate
Ginger Gems Iced ... 92
Granam _Cracker g
Ginger Snaps Famlly ate
Gln er Snaps Rd #
rlequin umbles .12
obn Cookie 2
Household Cookles .
Household Cks. iced ..
Hippodrome B ar ........ 1
Honey r|ngers Ass't 12
Honey Flaxe 14
Honey Jumbles
Imperials
Jasmine Cakes
Jubiiee _Mixed
Kaiser Jumoies 10
ringers Sponge 3U

Dad
Lea yeaf Jumoies .. 2V
emon Blscmt Square 9
Demon Wafer 17
Demona
Dorna Doon
Mace Cakes 2
Mary Ann 9%
Marshmallow Pecans 18
Mol Frt Cookie, Iced 1
NBC Honey Cakes .. 13
oatmeal Crackers .... 8
Orange  Gems .. e %9
Oreo “Biscuit ...

Penny Assorted
Peanut Gems .
Picnic Mixed 12
Pineapple Cakes .... 17
Raisin Cookies .

Raisin Gems
Relveres Asst

Saltines 13
Seafoam ...
Snaparoons .. . 12
Spiced Jumbles, Iced
Sugar Fingers.... 13
Sugar Crimp ... 8%
Sultana Fruit Biscuit 16
Sweethearts e 25
Vanilla Wafers ........ 18
In-er-8eal Trad* Mark
Goods

per dos.
Baronet Biscuit ... 100
Bremners Btr Wafs. 1 00
Cameo Biscuit  ........... D
Cheese |SandW|ch 1 00

Chocolate Wafers ...1 <
Excelsior Butters ....
Fig Newton 1

Five O'clock Tea Bet 1 00
Ginger Snaps NBC .. 100
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Graham Crackers Red
Label, 10c siz

Kaiser .]umbles
Lemon Snaps
Mallomars......
Oysterettes

Premjum Sodas
Royal Toast ..
Saratoga Flakes .
Social "Tea Biscu
Utaeeda Biscuit

Uneeda Ginger Wafer
Vanilla_Wafers ...
Water Thin Biscuit
%u Zbu Ginger Snaps

sther Package Goods

;:H
8423

NI SR
88333888823

e

Bamum's Animals .. 5
Chocolate Tokens ...2 60
Soda Crackers NBC
Family Package 2 50
Fruit dkke ... 00
In Special Tin Paokages
per doz.
Adora, 10c size ... 100

Festino
Nabisco,

CREAM TARTAR

Barrels or Drums ... 36
Boxes 37
Square Cans . 39
Fancy Caddies 44

DRIED FRUITS

Bvapor’ed é’home blk 10%
Evapor’ed Fancy pkg.

Apricots
California ............. 11@14
. ron
corsican  .....ccvene 16%
Currants
Imported 1 Th. pkg. 9
Imported, bulk oot 8%
Peaches
Muirs—Choice, 25tt>. .. 6%
«Muirs—Fancy, 251b. .. 7%
Fancy, Peeled, 251b. .. 12
P
Lemon, American 12%
Orange American 12%
Raisins
Cluster, 20 carton 25
Loose Muscatels, 4 cr. %
Loose Muscatels 3 Cr. %
L. M. Seeded, 1 Ib. 8% @9
California Prunes.
90-100 251b. boxes
80- 90 251b. boxer
70- 80 251b. boxes
60- 70 251b .boxes
50- 60 251b. boxes
49- 59 25Ib. boxes
farinaceous goods
Beans
California Limas .... 7
Med. Hand Picked ... 2 80
Brown Holland ...... 250
ar
Ib. packages _ 150
Bulk, per 100 [bs.. 7.~ 4 00
Original

8 contalners (40) rolls 32
Pearl, 100 Ib sack 2 25
Maccaronl and~ Vermicelli
Domestic, 10 Ib. box .. 60
Imported, 25 Th. box ..2 50
Pearl Barley
Chester ... 315
Empire

Peas
Green, Wisconsin, bu. 2 90
Green Scotch, bu. ... 2690

Split,

. Sago
East India
German, sacks

(5218,

German, broken pkg.

io
Flake, 100 IB sacks .. 6
Pearl, 100 Ib sacks .5
Pearl, g 225
Minute, 3 pkgs

FISHING TACKLE
% to 1 In 6

1
2.
2
No. 4,
5
6
7

z
©®

Pole
Bamboo, 14 ft.,
Bambdo, 16 ft.,
Hamhoo, 18 ft.

per doz. 55
per doz.
per doz.

60
80

FLAVORING EXTRACTS
Jennings D C Brand

Extract Lemon Terpeneless
Extract Vanilla Mexican
both at the same price

No. 1, F box % ez. 85

No. 2, F box, 1% oz. 120

No. 4, F box, 2% oz. 2 00

No. 3, 2% oz. Ifeper 2 00

No. 2, 1% oz. flat ....1
FLOUR AhiD FEED

Grand Raplds Grain ft

Milling Co.

Winter W heat
Purity Patent 6 10
Sunburst .. 6 60
Wizard Gra 600
Matchless 5 00
Wizard, Gra 460
Wizard Buckwh’t cwt 340
RYE i 6 00

valley City M|II|ng Co.
Lily Wihite " ... 6 50
Light Loaf 00
Graham ... 75
Granena Health .28
Gran. Meal ..

Bolted Med..

vuigi M|Il|ng «JO
Voigt’s Crescent ... 50
Voigt’s Royal
Voigt’s Flouroigt 6 50
Voigt’'s Hygienic Gra-

ham 5 55

W atson-Higgins Milling Co.
Perfection Buckwheat

Hour
Perfection
Tip Top F
Golden She

Quaker,
Quaker,

pa

cloth

Flour
Fiour

af Flour ..
Marshalls Best Flour

Worden Grocer Co.6

per

6
5
5
6

6

Kansas Hard W heat
Voigt Milling Co.

Calla Lily . B
Worden “Co.
American Eagle, %s 6
American Eagle, %s 6
American Eagle, %s 6
espring wheat
Roy Baker
Mazeppa 6
Uoioen Horn 6
Wisconsin Rye 6
Rouemian Rye .. 6
Judson Grocer Co.
Ceresota, %s 6
Ceresota, Ws 7
Ceresota, %s 7

V0|gt M|Illng Co.

Columbian
Worden
Wingold,
Wingold,
Wingold,
Wingold,
Wingold,

Bolted

%s
%s
%s
%s
%s

cloth
cloth
cloth ..
paper ..
paper ..
Meal

Golden Granulated
W heat

New Red
New W hit

Less than

e

Oats
Michigan carlots
carlots
Corn

EVRNENENENRNC]

Carlots
Less than

Street Car
No. 1 Corn

Cracked Corn
Coarse Corn Mea

carlots
Feed

Feed
& Oa

FRUIT JARs

Mason,
Mason,
Mason, %
Mason,

pis.,

gal
can tops,

per gro.

per gro. 4

ELATINE

Cox’s, 1 d
Cox’s,

1 doz.

0z.

er gro. 6
b gro. 1

large ..1
small .

Knox’s Sparkling, doz. 1

Knox’s Sparkling, gr.

14

Knox’s Acidu’d doz. %

Plymouth Rock, Phos. 1
'Plymouth Rock, Plain

GRAIN BAGS

Broad Gauge

Amoskeag

Laurel

Senna Leaves

HIDES

Green, No.
Green, No.
Cured, No.
Cured, No.

AND'
Hlldes

4

MICHIGAN
8

Calfeldn, green.
Calfskin, green.
Calfskin, tured.
Calfskin, cured,

Wool
Unwashed,med.
Unwashed,fine

@20
@15
HORSE RADISH
Per doz....viiiiinns
.2 40
.. 65
125

61b. palls, perydoz

15Tb. pails, per pail

301b. palls per pail
ELLY GLASS

% pt In bbls., cEloz 15

% pt. In bbls., per doz. 16

8 oz. capped in' bbls.

per d

PLE
2 0z. bottles per doz 3.00
oz. bottles, per doz. 175

MINCE MEAT
Per case .o

MOLASSES

New Orleans
Fancy Open Kettle 42
choide P %
Goo .22
Pa 20
Half barrels 20 extra
Red Hen. No 175
Red Hen, No. 5 el
Red Hen, No. 10"

mustard
% Th. 6 Ib. box

OLIVES
Bulk, 1 gal. kegs 1 00%1 10

16

95
90

105
1 00
D

12
225

225
0
135

. kegs
kegs

Stuffed, 8 oz.
Stuffed, 14 oz.

PICKLES
Medium
1,200 count

Barrels
bbls. 600 count 4
5 gallon kegs 1

Small

|

Barrels
Half barrels
5 gallon kegs ..

Gherkins

Barrels
Half barrels
0 gallon kegs ...

Sweet Small

Barrels
Half barrels
5 gallon kegs .

PIP
Clay, No 216 per box 1
| ~ full count
PLAYING CAROS
90, Steamboat ... 76
5 Rlval assorted 1 2!
. Rover enamd
: 512

. 808 Bic
. 632 Tourn’t whist 2
POTASH
Babbitt’s, 2 doz.............. 1

PROVISIONS
Barreled Pork
Clear Back 22 00@23

Short Cut Cir 21 00@22
Bean ... 20 50%21
lgrlsket Clear 27 28 00

C|gar"'#é'hﬁ'i'|"y"" 26 9
14%@15

salt Meats
S P Bel ies ...
ar
Pure in tierces 11%@12
8 @ 8%
%

00
00

o
(=}

Compound Lard
80 tubs ....advance

.advance
...advance

Hams, 16 Ib. av. 15
Hams, 18 Ib. av.
Ham, dried beef
sets 29
CaliforniaHams
Picnic Boiled

Bacon

TRADESMAN

Sausages
. 10%

Headcheese
eef
Boneless 20 00@20 60
Rump, new .. 24 50@25 09
Pig’s Feet
% bDbIS...c.iveiiiiens 195
% bbls 40 Ibs 219
0% b 35
bbl
Kits,
% bbls. 40 Thbs.
% bbls., 80 Ibs
Hogs, per /S ............... 35
Beef, rounds, set .. 24@25
Beef middles, set ..80@86
Sheep, per bundle 85
Uncolored Butterine
Solid Dairy ----- 12%@16%
Country Rolls .. 13 19%
nned Meats
Corned beef, Ib
Corned beef, |
Roast beef, 2 Ib....
Roast* beef, 1b..
Potted Meat, Ham
avor, s ...... 55
Potted Meat, Ham
avor, %% ... 95
Deviled Meat, Ham
vor,  %os 55
Deviled Meat, Ham
Flavor, %s .. 95

Potted Tongue, %
Potted Tongue, %s

Fancy
.]apan Style

ROLLED OATS
Rolled Avenna, bbls.

6 00
Steel Cut, 100 Ib. sks 3 10
Monarch, bbls 575

Monarch, 90 Ib. sks. 2 75
Suaker 18 Regular .. 145
uaker, 20 Family .. 450

SALAD DRESSING

Columbia, % pt......ccc...... 22
Columbia, 1 pint .... 400
Durkee’s, large 1 doz. 4 59
Durkee’s, small, 2 doz. 525
Snider’s, large, 1 doz. 2 35
Snider’s’ smal 2 doz. 135
SA ATUS
Packed 60ﬁbs. in box
rm and Ham . of
Wvandotte, 100 %s .. 300
SAL 80DA
Granulated, bbls. ...... 80
Granulated, 100 Ibs. cs. 00
Granulated, 36 pkgs. .. 125
SALT
Common Grades

100 3 Ib. sacks

70 4 Ib.

60 5 Ib.

28 10

5 Ib.

28 Ib.
66 Ib.

sacks 26
28 Ib. dalry In drlll bags 20
56 Th sackis1 26

Common
Granulated F|ne -

110
Medium, Fine ... 15
SALT FISH
Cod
Large, whole ...
Small, whole ....

§@£
9@13
v

SEriPS e
i it
Chunks If
Holland Herrlng
Y. M. wh. hoop bbls.
Y. M. wh. hoop bbls.
Y. M. wh. hoop % bbls.
Y.kM. wh. hoop kegs
Standard, bbis T 1175
Standard, %bbls. 6 13
Standard, kegs ...
Trout

Anise
Canary,
Cara

Smyrna

y Box, large 3 ds. S 50

Box, small .. 126
s Royal Polish =~ 8
’s Crown_ Polish 8

5
3282

Spices

Whole

Allspice, Jamaica ..9@10
Allspice, Ig Garden 11
Cloves, Zanzibar .. @22
Cassia, Canton 14@16
Cassia, 6¢c pkg. dz 25
Ginger, African 9%
Ginger, Cochin 14%
Mace, Penang . 70
Mixed, No. 1 .. 17
Mixed, No. 2 16
Mixed, 5¢ pkgs. dz. 45
Nutmégs, 70180 .. 30
Nutmegs, 105-110 25
Pepper, Black .... 16
Pepper, White .... 25
Pepper, Cayenne .. 22
Paprika, Hungarian

Pure Ground In Bulk
Allspice,_ Jamaica .. 16
Cloves, Zanzibar .... 28
Cassia, Canton .... 22
Glnger African... @
Mace, Penang . 75
Nutmegs 35
Pepper 18
Pepper, White 32
Pepper, Cayenne_ .. 24
Papr|ka Hunganan 5

Cor
K|ngsf0rd 40 bs v,
Muzzy. 20 lTb pkg R%
sford

Silver Gloss g40 1th. .. 7%
Muzzy, 40 Ilb pkgs. .. 5
Argo. 24 5c pkgs .90
Silver Gloss, 16 SThs. .. «4
Silver Gloss, 12 61bs. .. 8%

48 lib. packageg
16 31b.  packages
12 61b. packages .
50Th. box .

2dz. 19

Blue Karo, No.
Blue Karo, No. 2d/ 2

0z
Blue Karo. No. 5, 1 dz. 2 25
Blue Karo, No. iO %

Red K

Red Karo' No. 2%
Red Karo, No
R%d Karo, No. 10

Folger’s Grape Punch
Quarts, doz. case 6 00
TABLE SAUCES
Halford, large
Halford, small.........0" 225
TEA
Uncolored Japan20

Mediu 25
Ch0|ce 33
Fancy 45
Basket- 28@30
Basket fired, Ch0|ce 35@37
Basket- f|red Fancy 38@45
No. 1 Nibs ... 30@32
Siftings, bulk I@10
Siftings, 1 Ib. pé(gs 12@14
er
Moyune Me%l_um .28@33
Moyune, Choice ...35@40
Moyune, Fancy 50@60

Ping Suey, Medium 25@30

Ping Suey, Choice 35

Ping Suey, Fancy ..45@50
Young

Hyson
Choice 28830

Fancy

Oolong
Formosa, Medium ..25@28
Formosa, Choice ..32@35
Formosa, Fancy ...50@69

English Breakfast

Congou,” Medium ...25@30
Congou, Choice ....30
Congou, Fanc’y .........
Congou, Ex. Fancy 60 80

ey

edium. ....28@30

Flowery O. P. Fancy 40@50

11

TOBACCO

Pine Cut
Bugle, 19 0S..
Bugle, .
Dan Patch 8a
Dsn Patch, 4 oz
Dan Patﬁh 2 oz.
Fsat M 16 oz.
Hiawatha, 16 oz
Hiawatha, 5c ..

"0 Limit, S Gf

Petoskey Chief, 7 oz 2 00
Petoskey Chief. 14 0z. 4 00

Rgq Belli 16/ 19ReY: 5¢ 8{?

Red Bell, 8 foil

Sweet Cuba, " canidter ™ 1§
Sweet Cuba, 5c . BT
Sweet Cuba, 10¢

S6® £“£7¢ 1 m». tin 4 50

é%aéwmsP&B%%

&a

eeg{ % ?ey 16 oz 568
aWest Mﬁ%t 7% g0
TReT N 60,
Tiger, 25c cans . 40
Uncle Danjel, 1 n> .. 60
Uncle Daniel, 1 0z. .. 522
Plug

0

Drummond N Leaf g

per doz. 0.
Battle a x

Bracer 6 an 30

Boot Jack, per doz.
Bullion, 0Z.evecenrrinns

Cl|max Go}den Twms

Days Work 7 ft 14%lib. 3»

Créme de M «@
Derby, 28
5 Bros,, %
Four Roses,
Gilt Edge 60
Gold Rope, 58
Gold Rop 458
Granger TW| st, 6 Ib. 46
G. 10 Ib. ft 21 1b. 36
Horae Shoe 6&121b. 43
Honey D|p TW|st 5&10 45
Jol_ly Tar 8 Th 40
» 5% & 11 Ib.......... 40
T. 5% & 11 Ib ......... 3H
Keystone Twist, 6 Ib. 45
'\K/l|srr|1e bi Ib gg
aple Di
Melpry W%o 32
Nobby Spun RoII 6 & 8 58
Parrot, 32
Patterson’s Na 93
Peache 612 & 24 Ib 41
Picnic Twist, 5 Ib......... 45
Piper Heldsick, 4 & 7 Ib. 69
Plper Heldsn:k per doz. %
Polo, 3 er doz. 48
Redlcut, l‘V .............. 38
Scrapple 2 & 4 doz. 43
Sherry Cobbler 8 oz. 32
Spear Head, 12 oz......... 44
Spear Head, 14% 0z. 4
Spear Head, 7 47
Sq. Deal, 7, 14 & 28 tb 30
Star, 6, 12'ft 24 Ib.
d 7°/
34
35
Town Tal 31
Yankee G|rl 12 f24' b, A
Scrap
All Red, 5¢
Am. Union Scr 40
Bag Pipe, 5c .. 83
Cutlas, 2% oz... 26
Globe Scrap, 2 oz 30
Happy Thought, 2 0z. 30
Honey Comb Scrap, 5¢ 5 76
Honest Scrap, 5c 155
Mall Pouch, 4 doz. '5c 2 00
old So BC oo, 5 76
Old Times, % gro. 50
Polar Bear, 50 % gro. 5 76
Red Band, 5c % gro. 5 76
Red Man Scrap, 5c . 42
Scrapgle 5¢_pKgs........ 48
Sure Shot, So 16 76

Yankee Girl Scrap

Pan Handle Scr %gr 76
Peachy Scrap, . 76
Union Workman 2% 00
All Leaf, 2% ft % 0z... 30
BB, 3% 07... "6 00
BB 112 00
.24 00
.11 52
Badger, 0S..... ..b 04
Badger, 7 oz. .11 52
Banner, 5c .. 576
Banner, 20c . 160
Banner, 49c . ... 32
Belwood, Mixture. i0c 94
Big Chief, 2% oz. ....6 00
Big Chief, 16 oz........... 30
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SPECIAL PRICE CURRENT
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8moking
Bull Durham, 5¢ .... 58
Bull Durham, 10c ....11
Bull Durham, 16c¢c ..
Bull Durham, 8 ok. ..
Bull Durham, 16 ox. ..
Buck Horn, 5c ...
Buck Horn, 10c ...
Briar Pipe, 5c
Briar Pipe, 10c
Sack Swan, 6¢
Black Swan, 14 oz. ..
Bob White, 6¢
Brotherhood, 6¢c

Brotherhood,
Brotherhood,
Carnival,
Carnival,
Carnival, 16
Clear Clip's, Joh
Cigar._ Clip’s,
Identity, 8 & Z. ..
Darby "Cigar _Cuttings 4 50
Continental Cubes, 10c 90

Corn Cake, 14 oz........ 2 5
Corn Cake, 7 oz....1l 45
Corn Cake, 5¢ .. b76
Cream, 60c pails.......4 70
Cuban Star, 5c foil .. 576

Cuban Star, 16 oz. pis 3 72
hip 10 30

hips, 10c
Dills Best,

Dills Best.
Dills Best. .
Dixie Kid, 5c v 48
Duke’s Mixture, .5 76
Duke’s Mixture, 10c ..11 62
Duke’s Cameo, 5c ....5 76

Drum, 5c 6 76
F. F. A, 4 04
F. F. A, 7 oz. 11 52
Fashion, 5¢ ... 6 00
Fashion, 16 oz.. 528
Five Bros., 5c .. 6 76
Five Bros., 10c .......... 10 53
Five cent cut Plug .. 29
F OB 10C ....oooovvrinnnn 11 62
Four Roses, 10c ...

Full Dress, 1% oz. ..

Growler,

Giant, 6c
Giant, 40c ...
Hand Made. 2% oz.
Hazel Nut, 5c
Honey Dew, 10c ....1
II-|)L(mt|n 6¢C.. .

I X L, Inpai
Just Suits, 5¢..
Just Suits, 10c ..
Kiln Dried,

=

: ;nm»—\,_‘mmm.w.m
B3 588858 SHAKHRR

c .
Little Giant, 1 Ib........
Lucky Strike, 10c ....
Le Redo, 3 0z............ 10

96

80
Le Redo, 8 & 16 oz 38
Myrtle Navy, 10c ....11 52
Myrtle Navy, 5c 576
Maryland .50
Mayftlower . 576
Mayflower, . %
Mayflower, 20c 19
Nigger Hair, 5c 6 00
Nigger Hair. 10c 070
Nigger Head, 6 c .. 540
Nigger Head, 10c ../10 56
Noon Hour, 5C ... 48
Old Colony, 1-12 gro. 11 52
old Mill. B¢ ...

c
Old English” Crvé %oz, %
Old Crop, 5c v B

P. S., 3 oz.
Pat Hand, 1 oz.
Patterson Seal, 1% o0z. 48
Patterson Seal, 3 oz

.. %
Patterson Seal, 16 oz. 5 00
Peerless, 5¢ ...

Peerless, 10c cl
Peerless, 10c paper 80
Peerless, 20c ...... 04
Peerless, 40c ...... 08
Plaza, 2 76
Plow B 76
Plow Boy, 10c 40
Plow Boy, 14 oz 70
Pedro, 10 poens 93
Pride rginia, 1% _ 77
Pilot, 6C ..o 5 76
Pilot, 14 oz. doz.. .2 10
Prince Albert, 6¢ .. 48
Prince Albert, 10c .... 96
Prince Albert, 8 0z. .. 3 8
Prince Albert, 16 oz. 7 44
gueen Quality, 5c .. 48
ob Roy, Sc foil .... 576
Rob Roy, 10c gross ..10 52
Rob Roy, 25c doz......... 210
Rob Roy, 50c doz. ... 4 10
M., 5c gross .... 576
& A M, 14 0z, doz. .. 320
Soldier Boy, 6¢c gross 6 76
»M ir Boy. Mo ....10 60

Uniomy Leader, 5¢ ....
onm7 1%
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Pilot, 7 oz. doz....... 105
Soldier Boy, 1 Ib......... 4 75

Sweet Caporal, 1 o0z. 60
Sweet Lotus,5¢c . 600
Sweet Lotus, 10c
Sweet Lotus, e

Sweet

r
Rose, 2% oz. p 30
Sweet Tip _Top, 5¢c .. 50

Sweet Tip Tog), 10c 100
Sweet Tips, % gro...10 08
Sun Cured, 10C ".......... 98
Summer Time, 5¢ ... 576

Summer Time, 7 0z... 165
Summer Time, 14 oz. 3 50
Standard, 5¢ foil .... 576
Standard, 10c paper 8 &4
Seal N. C. 1% cut plug 70
Seal N._C. 1% Gran. =~ 63
Three Feathers, 1 oz. 48
Three Feathers, 10c .L uz
Three Feathers and

Pipe combination *.. 2 25
Tom A Jerry, 14 oz. 360
Tom A Jerry, 7 oz. ..1
Tom & Jerry, 3 0z. .. 76
Trout Line,” 5¢c .5 90
Trout Line, 10c..... 11 00
Turkish, Patrol, 2-9 5 76
Tuxedo, 1 oz. bags .. 48
Tuxedo, 2 oz. tins ...
Tuxedo, 20c ...
Tuxedo, 80c tins ....
Twin Oaks, 10c .. .
Union Leader, 60c ...
Union Leader, 25c

8

1
7
3
Uniomg Leader, 10c ::1%
5
0

Union Workman,
Uncle Sam, 10c
Uncle Sam, 8 oz.

U. S. Marine, 5 76
Van Bibber, 2 oz. 83
Velvet, 6c pouch .... 48
Velvet, 10c tin, e 9B
Velvet, 8 oz. tin .38
Velvet, 16 0z, can ... 7 68
Velvet, combination os 5 75
War Path, 5e ...... 600
War Path, 20c . 160
Wave Line, 3 oz.. %

Wave Line, 16 oz.......

Fruit, 10c '
Turn, 5c .

Turn Yum, 10c 1162
Yum Yum,l Ib., doz. 4 80
TWINE
Cotton, 3 ply ... 20
Cotton, 4 ply 20
ﬂ'ute, 2 IyI ...... %é

emp, .

Flaxp metﬁuym 24
Wool, 1 Ib. bales 10%
VINEGAR
White Wine, 40 grain 8%

White Wine, 80 grain 11%
White Wine, 100 grain 13
Oakland_Vinegar & Pickle
Co.’s Brands
ngz(hland apple cider 22
Oakland apple cider ..16
State Seal sugar, ... 4
Oakland whité picklg 10
Packages free.

WICKING
No. 0, per gross .... 30
No. 1, per gross ... 40
No. 2, per gross .....50
No. 3, per Qgross ... 16
WOODENWARE
Baskets
Bushels ... 100
Bushels, wide band .. 115
arket . 40
Splint, large 4 00
Splint, medium . 350
Splint, small ... 300
Willow, Clothes, large 8 75
Willow, Clothes, small 7 25
Willow, Clothes, me’m 8 00

Butter Plates

Ovals
% Ib., 250 in crate
% Ib., 250 in crate
11b., 250incrate..
2 Ib., 250incrate ..
3 Ib.,, 250incrate ..
51b.,, 250incrate
Wijre End
1 1b.,
2 1b., 250 in crat
3 Ib., 250 in crate
5 Ib., 20 in crate .
Churns
Barrel, 5 gal., each .. 2 4C
Barrel, 10 gal., each ..2 55
Clothes Pins
Round Head
4% inch, 5 gross ........ 65
Cartons, 20 2% doz. bxs 70

Egg Crates and Fillers
Humpty Dumpty, 12 dz. 20
No. 1 ‘complete ... .40
No. 2, complete ...
Case No. 2, fillers,

14

Faucets
Cork lined, 3 in...ccccovvnnnee 70
Cork lined, 9 in. .... 80
Cork 1565(]’ 10iN.cieiiee €0

dz/43%5Mop Sticks
Trojan sprin
Eclipse paten

0
spring 8

No. 1 common ...

No. 2 pat. brush holder 8
Ideal o ST 85
121b. cotton mop heads 1 30

Palls

2-hoop Standard 2 00
2- hoop Standard 225
3- wire Cable ... 2 30
Fibre . 40

Birch, 100 packages .. 2 00
Ideal ..o 8
Traps
Mouse, wood, 2 holes .. 22
Mouse, wood, 4 holes .. 45
10 qt. Galvanized .... 155
12 gqt. Galvanized .... 170
14 gt. Galvanized .... 190
Mouse, wood, 6 holes .. 70
Mouse, tin, 5 holes .... 65
at, wood ... .. 80
Rat, spring 16
Tubs
20-in. Standard, No. 1 8 00
18-in. Standard, No. 2 7 00
16-in. Standard, No. 3 6 00
20-in. Cable, No. 1 .. 8 00
18-In. Cable, No. 2 .. 7 00
16-in. Cable, No. 3 6 00
No. 1 Fibre 16 50
No. 2 Fibre 15 00
No. 3 Fibre 13 50
Large Galvanized ... 550
Medium Galvanized .. 4 75
Small Galvanized 425
Washboards
Banner, Globe
Brass, Single
Glass, Single

Single Acme .
Double Peerles
Single Peerless
Northern Queen
Double Duplex
Good Enough

Universal .

Window Cleaners

Wood Bowls

in. Butter ..
in. Butter

. Butter
Butter

WRAPPING PAPER

Common Straw .
Fibre Manila, white .. 3
Fibre Manila, colored 4
No. 1 Manila e 4
Cream Manila ... . 3
Butchers’ Manila .... 2%
Wax Butter, .short ¢c’nt 10
Wax Butter, full ¢’nt 15

Wax Butter, rolls ... 12

. YEAST CAKE
Magic, 3 doz ..115
Sunlight, 3 doz. 100
Sunlight. 1% doz......... 50
Yeast Foam, 3 doz 115

Yeast Foam, 1% doz. 85

YOURS TRULY LINES
Pork and Beans 3 70@3 60
Condensed Soup 3 25@3 60
Salad Dressing 3 80@4 50

Apple Butter .... @3 80
Catsup .. 270@6 75
Macaroni 1 70@2 35
Spioes 40@ 85
Herbs Ie)

AXLE GREASE

xes, per gross 9 00
xes, per grosz 34 00

CHARCOAL

Car lots or local shipments,
bulk or sacked in paper or jute.
Poultry and stock charcoal.

M. 0. DEWEY CO., Jackson. Mich.

[oxey
[eX=]
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BAKING POWDER
K C.

10 oz, 4 0z.
15 0z.4 doz. in case 125
20 oz, 3 doz.
25 oz, 4 . doz.
50 oz., 2 doz. plain top 4 00
50 oz. 2 doz screw top 4 20
80 0z., 1 doz. plain top 6 50
80 oz., 1 doz. screw top 6 75
Barrel Deal No. 2
8 doz. each 10, 15 and

Barrel Deal No. 2

6 doz. each, 10, 15 and
25 0Ziiiiiirine 24 60
With 3 dozen 10 oz. free
Half-Barrel Deal No. 3

4 doz. each, 10, 15 and

25 o0z 16 40
With 2 doz. 10 '(:)z. fre%

_ All cases sold F. O.
jobbing point.
All “barrels and half-

barrels sold F. O. B. Chi-
cago.

10c size .. 0
%Ib cans 135
6 0z cans 1 90
%lIb cans 2 50
%itb cans 3 75
lib cans 4 &
3lb cans 13 00
51b cans 21 50

CIGARS

Johnson Cigar Co.’s Brand
Dutch Masters_Club 70 00
Dutch Master Grande 68 00
Dutch Masters, Pan. 68 00

Little Dutch Masters
10 00

Worden Grocer Co. Brands
Canadian Club
Londres, 50s, wood
Londres, 25s tins
Londres, 300 lots

COFFEE
OLD MASTER COFFEE

Old Master Coffee 31
San Marto Coffee

e
Roasteo
Dwinnell-Wright Co’rf B'ds

in case85

in casel60
in case200
White House, 1 Ilb.............

White House, 2 Ib...
Excelsior, Blend, 1 It-........
Excelsior, Blend, 2 Ib.. .
Tip Top, Blend, 1 Ib..
Royal Blend
Royal High Grade
Superior Blend
Boston Combination

Distributed by JuU3on
Grocer Co., Grand Rapids;
Lee & Cady, Detroit; Sy-
mons Bros. & Co. Sagi-
naw; Brown, Davis & War-
ner, Jackson; Godsmark,
Durand & Co., Battle
Creek; Flelbach Co., To-
ledo.

Royal Garden Tea, pkgs. 40
THE BOUR CO.,
TOLEDO, OHIO.

SOAP
Lautz Bros.’

Acme, 30 bars ...
Acme, 25 bars, 75 lbs.
Acme, 25 bars, 70 lbs
Acme. 100 cakes ....
Big Master, 100 blocks
Cream Borax, 100 cks
German Mottled ....
German Mottled, 5bx.
German Mottled, 10 b.

A Co.

WWWWAWWSN
BHEREVB38

FITZPATRICK BROTHERS’ SOAP CHIPS

Tip Top Caustic)
No 1Laundry Dry...
Palm Pure Soap Dry

White City éDish Washing)

December 30, 1914

17

German Mottled, 25 b. 3 05
1Nautz Naphtha 100 ck. 3 86
Marseilles, loo cakes 6 00
Marseilles, ino cks. 5¢ 4 00
Marseilles, U0 ck. toil 4 00

% bx toil 210

Marseilles,

Hroctor A Gamble Co.

; bars .
Wool, 10 oz. bars ....#

Wool, 6 oz.

Tradesman Co.*s Brand

Black Hawk, one box 2 60
Black Hawk, five bxs 2 40
Black Hawk, ten bxs 2 26

A. B. Wrisley
Good Cheer .. 4 00
Old Country 2 40

Scouring
Sapolio, gross lots .. 9 50
Sapolio, half gro. lots 4 86
Sapolto, single boxes 2 40
Sapolio, hand ............. 2 40
Scourine, 50 cakes 180
Scourine, 100 cakes 35

Soap Compounds

Johnson's Fine, 48 8 3 26
Johnson’s XXX 100 5¢c 4 00
Rub-No-More .. . 3 &
Nine O’clock 3 60
Washing Powders
Armour’s ... 8 70

Babbitt’s 1776 .. . 8
Gold Dust, 24 large ..4 30
Gold Dust, 100_small
Kirkoline, 24 4Tnb..........
Lautz Naphtha, 60s ..2
Lautz Naphtha, 100s 3;2

Pearline .....cccocovevenene. 8
Roseine ... . 86
Snow Boy, 24s family
SIZE i 8
Snow Boy, 60 6¢c ....2 40
Snow Boy, 100 5¢ ....3 76
Snow  BoOY, 205 ... 4 00
Swift's Pride, 24s ....3 65
«swift’s de, 100s ...
Wisdom 30
The only
Cleanser
1, varailteed (o
equal the
best 10c kinds
30+ CANS -92.80
bbls.
... 210 Ibs 3c per Ib.
250 Ib ..4c per Ib.

..5J<c per Ib-
6% c per Ib.

Public Seating for all Purpaoses

World’s Largest Exclusive Manufacturers

Church
subject.

Church Furniture of Character

Being the only exclusive designers and builders of

book Y-4.
American Steel Sanitary Desks

Built of steel to withstand strain.

All

urniture we are known as an authority on this
Your building committee should have our

arts are electric welded into on2

indestructible unit. Your school board should have our illustrated book B-C.

Motion Picture Theatre Seating

Highest in quality, lowestin price. World’s _largest manufactur
opera chairs. Send floor sketch for FREE SEATI

Il -¥Y A We specialize Lodge. Hall and
UFl lﬁ Iﬂjlil w Asser%blg s atingg_ our lon

experience has “given us
Many styles_in

LA

knowledge of requirements and how to meet them, .
built to order, including the more mexlpenswe portablechairs,
chairs, and luxudrious upholste!

stock an
veneer as
for book 2.

American Seating Company

14 E. Jackson Blvd., Chicago

Grand Rapids

New York

Boston

PLAN and book

ege_fl exclusive designs in

ed opera chairs. Write

Philadelphia
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BUSINESS-WANTS DEPARTMENT

1 Advertisements inserted under this head for two rents a word the first insertion and one cent a word for eachlsubsequent

BUSINESS CHANCES.

“The Best” rug
Less than half, if

For Sale—Two of
racks at half price.

you count the freight we had to pay to
get them to S'eattle. They are 60 arm
rug racks, holding 120 rugs each, and

cost us, a short time ago, $250 each.
Will sell them for $125 each, F. O._B.
Seattle. Advertising Department, The
Bon Marche, Seattle, Wash. 766

For Sale—Cash grocery, small new
stock, well located in new, modern, plate
front, steam heated brick building; fine
fixtures furnished with building. Goods
only for sale. Meat market on one side,
drug store with postal station on the
other.  $500 takes this. Investigate.
West End Drug Store, Kalamazoo, l\%gh

W anted—General or hardware stock.
State full particulars and lowest cash
price. Address Box 574, Northville, Mich.

768

Accounts collected anywhere on strict-

ly commission basis. Prompt service.
Weekly reports. Best of references.
Correspondence solicited.

Benson, Me-
nomonie, Wis. 769

For Sale—Store building with small
stock of hardware; also a drug stock for
sale. Reasonable terms. Enquire 0;76/\/'

N. Dendel. Hopkins, Mich.
$1,200 in men’s and boys’ clothing to

close at a gerat bargain. Must _sell.
R. J. Lyon, Brighton, Mich. 771
Homes! Free town lots on the beau-

tiful St. Lucie River, Palm Beach county,
Fla.; immense profit_in farminlg, fruit
and truck raising. F.or particulars and
booklet write to Wm. Sundberg T-5126
W. 22d Place, Cicero, 111 747

Far Sale—$7,500 shoe stock in college
town; population 10,000. Ideal place to
educate family. Will sacrifice if sold
before Feb. 1." Address 751, care Trades-
man. 751

For Sale—Shoe stock and fixtures in
excellent shape, doing good business. In-

voice about $3,500. Can be reduced. Good
opening for live man. Sam Miller, Keo-
kuk. lowa. 75!

We know of a good, clean $800 dry
goods stock and new fixtures for sale.
Good reasons for selling. Paul Steketee
& Sons, Grand Rapids. Michigan. 754

For Sale—Milinery store at Saranac.
Good location. Oldest millinery store in
town. Population 1,000 Two millinery
stores in town. Address Box 346, Sara-
nac, Michigan. 757

For Sale—Box Factory. Complete and
in running order, 16 acres land, 2-story,
building x 128 feet with a complete
line of box machinery. Power house, of-
fice building, etc. 600 M. ft. No. 4 pine
boards. For furtherparticulars apply
to A. R. Week, Assignee, Stevens Point,
W isconsin. 759

First-class machinery manufacturing
plant for sale. E S. Landes, Wooster,
Ohio. 761

Wanted—To purchase a stockof gen-

eral merchandise at reasonable price, for

cash. Can handle a stock from five to
twenty thousand. Address No. 762, care
Tradesman. 762

For Sale—At a bargain, a large quan-
titgf of nearly new 5 and 10 cent goods.
Address No. 763, care Tradesman. 763

For Sale—One first-class floor coffee
mill, one large double_comﬁartment re-
frigerator, self measuring cheese cutter,
one pair of small scales, and several
other grocery fixtures, at a price. Ad-
dress No. 764, care Tradesman. 76

For Sale—Cafe in good town. A money
maker.- J. D. Towar, 513 Prudddn Bldg.,
Lansing, Michigan. 765

Merchandise Sales Conducted—Stocks
reduced or_closed out entirely. Greene
Sales Co., Jackson, Michigan. 734

For Sale—Stock of groceries, china,

bazaar goods and ladies” and gent’s fur-
nishings.  Only store of the kind this
side of Detroit or Pontiac. Reason for
selling—have decided to go out of the
mercantile business. For particulars ad-
dress M. Brock & Co., Northville, '\%Eh

Wanted—Clothing Salesman—To open
an office and_solicit orders for. Merchant
Tallorln%. Full ] 1
free. S into business,
“on your own hook.’ /e build to-order
the best clothes in America. If you have
faith in your ability to do things, you
are the fellow we are looking for! ull
details will be suthed on request and
| can call and talk it over if you are
interested. E. L. Moon, Genera Agent,
Columbus, Ohio. 07

continuous insertion.

Large catalogue Farms and_ Business
Chances,_or selling proposition free.
Pardee, Traverse City, Michigan . 519

For Sale—A well located stock of gen-

eral merchandise in town 1500, Doing
ood business. About $5,000 _invested:

0 agencies. Address No. 712, _care
Tradesman. 712

Stock Wanted—Dry goods, clothing,
shoes or general. Must be cheap. North-

ern Michigan = preferred. Address _Box
232, Mason, Michigan. 733
Move your dead stock. ~For closin
out or reducing stocks, get in touch wit
us. 'Merchants Auction Co., Reedsburg,
Wis. 725

Do you want to sell your business or
farm for cash? Our cnarges are less than
1 per cent. We advertise each individual
sale. Our System long established means

uick results. Ausberger Co., Kenton,

hio, Dept. 5 729

For Sale—Wood working factory, fully
equipped and _runnln% With water pow-
er and established Dbusiness. Clyde L.
Ross Cabinet Comp7%8y,

Taylor, Trustee.
Otsego. Michigan.

. For _Rent—Store building. Good loca-
tion for clothing or department store,
in a live _Michigan town. Address No.
328, care Tradesman. 328

To Rent—Store room, centraiiy located
on Mitchell street, Cadillac, Mich., 25x 80
ft., with basement and storage room back.
Brick bundlng, corner location. 8021(748'

Cadillac. Mich.

. For Sale—Butchers or grocers comput-
{R,q scale. Have gone out of business.
Will sell for less than half cost. Time
if desired. A snap. Act quick. Address
No. 706, care Michigan Tradesman. 706

$3,500 sacrificed on_the best home in
one of the best locations in city. Three
lots and_barn. = Owner is physician who
was seriously |n1ured and must change
climate. Would like drug store or farm,
if well rented, as part pay. Address No.
632, care Tradesman. 632
_We buy and sell second-hand store
fixtures. ~Grand Rapids Merchandise &
Fixtures Co., 803 Monroe Ave. 204

Safes Opened—W. L. Slocum, safe ex-
ert and locksmith. 97 Monroe lexe.,

rand Rapids, Mich.

If _you are interested in selling or
buying a Erocery_or general stock, call
or “write_ E. Kruisenga, c-o0 Musseiman
Grocer Company, Grand Rapids, Michi-
gan 154

Merchants Please Taxe Notice! We
have clients of grocery stocks, general
stocks, dry goods Stocks; hardware stocks,
drug stocks. We have on our list also a
few good farms to exchange for such
stocks. Also city property. “If you wish
to sell or exchange your businéss write
us. G. R. Business Exchange, 540 House-
man Bldg.. Grand Rapids. "Mich. 859

Opportunity—Ice plant for sale at Hum-
boldt, Kansas. A first class business
roposition. Investigate this If you are
ooklng for something safe and sure. Ad-
dress Frank C. Millen, Humboldt, Ka%gs.

Cash fpr your business or property. |
brin buxers and sellers together.” No
matter where located, if you want to buy,
sell or exchange any Kind of business
or progerw write me. Established 1881
John B. right, successor to Frank P.
Cleveland, eal Estate Expert, 1261
Adams Express Bldg., Chicago. 111 326

. Wanted—To purchase stock of cloth-
ing in small town, good location, Central
Michigan. Address Box 247, Saranac,
Michigan. 744

Business chance at Saranac, Michigan.
For Sale, hardware, dr¥ goods and shoes;
also grocery fixtures, at 75c on the dollar.
Going business. Store rent at $20. In-
vestigate. E. D. Collar, Columbus, 75r§d.

For Rent—Desirable modern corner
store, 50x 100 feet, with basement stor-

age room. Steam heated. Possession
immediately. Fully eqw?,ped with tables,
shelving _and window Tixtures.

. Alyply,
Max H. Elbe, 105 Falls St., Niagara Falls,
N. Y. 737

We pay CASH for_merchandise stock
and fixtures. Grand Rapids Merchandise
& Fixtures Co., 803 Monroe Ave. 203

‘Will pay cash for any kind of merchan-
dise or any amount of it if cheap enough.
Harold Goldstrom, 65 Smith ‘Ave;, Detrait,
Michigan. 738

Farm Advertisement.  Farm of 120
acres (clay loam) beautiful modern home
and nice little barn in Maple Valley town-
ship, Montcalm county, for sale or ex-
change for stock of drugs. Dr. J. Black,
Howard City, Michigan. 736

No charge less than 21 cents.

HELP WANTED.

Salesmen Wanted—We have openings
for several side line salesmen on a com-
mission basis to handle a well known
line of automobile gloves to the jobbin
and retail trade. 'Give references an
lines now carrying in the first letter. Ad-
dress P. O. Box 665 La Crosse, ¥v56|5.

Experienced salesman to_carry the B.
. K. silk and cotton petticoats for the
Western and Southern states, on a very
large commission basis. Splendid values.
Stifching fourteen to eighteen stitches
to the inch. Address, SKadan, Kerns &
Co., Weedsport, N. Y. 772

Wanted—Experienced salesmen to sell
our line of warm footwear in the West
on commission. Address The Beatty
Felting Co., Mishawaka, Ind. 741

Cash must accompany all orders.

*

Conservative
Investors

Patronize

Tradesman
Advertisers

Creating Confidence

Michigan is one of the most responsive markets in the

world for your goods.
and they are buying.

Prosperity has overtaken the people

Tell the people of Michigan about your goods—how they
are made and sold and how to recognize them. Tell it to
them through a medium in which they have confidence.
When they know who you are, and what you offer them,

they’ll buy.

The medium which has the confidence of its readers in

the Michigan field is the

Michigan Tradesman
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Manufacturing Matters.

Fenton—Crouse - & Parshall have
made extensive repairs and improve-
ments at their creamery, among the
installations being a new boiler and a
butter printing machine.

Detroit—The American Dry Prod-
ucts Co., manufacturer and dealer in
all kinds of food products, has been
incorporated with an authorized cap-
ital stock of $10,000, all of which has
been subscribed and paid in in prop-
erty.

Detroit—The Beck-Frost Corpora-
tion has been incorporated with an
authorized capital stock of $1,000, all
of which has been subscribed and paid
in in property. This concern will en-
gage in the manufacture and sale of
mechanical specialties.

Lake City—The new creamery
known as the Lake City Creamery Co.,
which has been under course of con-
struction for several months, will open
for business in January. This institu-
tion is owned by Frank Jankoski and
D. H. Barnes. They will buy cream
from local farmers and will manufac-
ture butter, ice cream and other prod-
ucts later on.

Flint—A new motor car company,
capitalized at $500,000 has been
launched. The company will be known
as the Dort Motor Car Co. and will
make two models, a roadster and a
five-passenger touring car. The offi-
cers have not yet been officially nam-
ed, but it is understood that David
M. Auverill, Vice-President of the Du-
rant Dort Carriage Co., will be gen-
eral manager. Two models of the new
car were shipped to the New York
auto show.

Detroit—At the first meeting of
creditors of the bankrupt Lozier Mo-
tor Co. in the United States Court
room before Referee in Bankruptcy
L. E. Joslyn Tuesday afternoon, the
Detroit Trust Co. was unanimously
elected trustee under a bond of $25.-
000. The trustee was authorized by
the referee to offer the property of the
estate for sale as a whole or in par-
cels, .subject to the approval of the
court, with the provision that every
bidder shall deposit not less than 10
per cent, of the price bid, providing
the percentage does not exceed $(25,000.
The court reserved the right to re-
ject any or all bids. It was announced
that the sale would be made early in
February and the trustee was. author-
ized to expend not more than $25,000
in advertising it.

Talking of coast defenses suggests
that at various places fronting the
Atlantic and the Pacific oceans in this
country there are forts, and people
who visit them see formidable look-
ing guns, apparently big enough to
cut off any foe that might have te-
merity to approach. It has been
brought out in the discussion of the
war subject recently that many of
these guns wer'a amply adequate when
they were put in position, but they
fall far short of that now. It is said
that a good naval vessel is outfitted
with guns that can shoot half a mile
and over further than those on shore.
It follows, then, that if the ships can
do. more and do it better than the
coast defenses, then the latter are of

MICHIGAN

precious little use. A ship could an-
chor a quarter or a half a mile out of
the range of these coast guns and
be perfectly safe while demolishing
the fort. The guns on shore must
keep pace with those on the vessels
if they are going to be really efficient
and serve the purpose for which they
are designed. If the United States is
to have any coast defenses at all it
ought to have such as are worthy of
the name.

The Humanitarian  Cult of New
York City recently enrolled sixty new
members. There are now more than
200 members of the cult, which was
organized in the middle of November.
The society has no headquarters of
an official nature, and every dollar
paid in goes directly to aid families in
need. The cult is one of secret giv-
ing, and the names of those helped
are kept secret, as are also the
amounts contributed by the members.
That is why a great many people will
never seek membership in the society,
for those who insist upon letting their
left hand know what the right hand
gives, and like to see their names in
the newspaper when they make a gen-
erous donation for charity, will not
care to join the Humanitarian Cult.

Buying ice by the inch or foot is a
new wrinkle. The National Ice Asso-
ciation of America has worked out a
table giving the weight of various
pieces of ice and believes that selling
the cold commodity by measure in-
stead of weighing it would save time
and be as accurate as scales. A piece
of ice 22 inches square is said to weigh
16 pounds for each inch of thickness,
while a cake 22 by 32 inches is said
to weigh 25 pounds per inch thick-
ness. In Los Angeles, Cal., artificial
ice is sold by measure and the plan
is satisfactory. Grand Rapids house-
wives may before long be ordering six
inches of ice or fifteen inches of ice.

The percentage of persons addicted
to the habitual use of drugs in the
United States is not as large as had
been supposed. According to the
public health service, between 1 and
2 per cent, of the population are drug
habitues. The conclusions are based
on figures giving the approximate
number of average doses of habit-
forming drugs imported into the
United States in 1911 and 1912, be-
ing 3,040,000,000 and 2308,700,000
and on data furnished by the Tennes-
see authorities. In that State there
is an anti-narcotic law, which has
been six months in operation.

Persons afflicted with too much
avoirdupois should not worry. A
woman doctor delivering a lecture on
rhythmic breathing in Chicago, told
her hearers that no one need diet to
get rid of fat. All they had to do
was get enough oxygen and they
would not accumulate fat. Women
working about their homes and busi-
ness men who grow stout say they
exercise enough when doing their
tasks, but the Chicago physician
claims that only exercise in the open
air counts. Several of Chicago’s stout
women have already formed classes
for outdoor exercise.

TRADB8MAN

Safety. Match That Is Fairly Safe.

* The persistent efforts of match
manufacturers to produce a match
which will readily ignite by friction,
yet be free from accidental ignition
and from pausing injury because of
poisonous ingredients, have apparent-
ly been successful at last. At the re-
cent exposition of the American Muse-
um of Saftey in New York City one
of the ten special gold medals order-
ed struck in recognition of special
effort toward the promotion of safe-
ty, was conferred on W. A. ;Fairburn,
Vice-President of the Diamond Match
Co., who has long labored, toward a
safer match and healthful working
conditions of the factory force. The
company was also awarded a gold
medal for its latest product and the
demonstration of improved working
conditions in its factories:

Ever since the law prohibited the
use of white sulphur in matches, be-
cause of its menace to the health of
the factory force, match makers have
been seeking chemical compounds
which would be both safe and effective
and a match construction that would
minimize fire risks. The testing ma-
chinery shown at the exposition was
a revelation of how completely this
has now been accomplished—non-poi-
sonous friction compounds, heads that
rats won't eat, sticks that are uni-
formly strong and won’t break with
ordinary usage, stick that have no
afterglow when blown out, heads that
light only when struck exactly on the
tip, and then only at the right de-
gree of friction, and can be stored in
ovens heated up to 300 degrees tem-
perature without lighting—these are
a few of the improvements accomp-
plished in recent years.

Of course, matches are intended to
cause fires and have long been a cause
of much anxiety to grocers and in-
surance men; but it is evident in the
award of the Museum of Safety, that
one more of the grocer’s menaces is
greatly reduced as a result of scien-
tific investigation and industrial enter-
prise.

John Muir’s Love for Trees.

All sorts of local laws and regula-
tions have been tried and found want-
ing and the costly lessons of .our own
experience, as well as that of every
civilized nation, show conclusively that
the fate of the remnant of our forests
is in the hands of the Federal Govern-
ment, and that if the remnant is to
be saved at all it must be saved quick-
ly.
yAny fool can destroy trees. They
cannot run away; and if they could,
they would still be destroyed—chased
and hunted down as long as fun or a
dollar could be gotten out of their bark,
hides, branching horns, or magnificent
bole backbones. Few that fell trees
plant them; nor would planting avail
much towards getting back anything
like the noble primeval forests. Dur-
ing a man’s life only sapling trees
can be grown in the place of old trees
—tens of centuries old—that have been
destroyed. It took more than three
thousand years to make some
of the trees in these Western woods
—trees that are still standing in per-
fect strength and beauty, waving and
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surging in the mighty forest of the
Sierra.

Through all the wonderful eventful
centuries since Christ’s time—and long
before that—God has cared for these
trees, saved them from drought, dis-
ease, avalanches, and a thousand
straining, levelling tempests and floods
but He cannot save them from fools
—only Uncle Sam can do that.

John Muir.

Condensed Milk For Belgian Babies

Battle Creek, Dec. 20—At the last
meeting of the Battle Creek Grocers
and Butchers’ Association it was voted
that each member should donate a
dozen cans of condensed milk to the
relief of Belgian babies, whose cause
a number of prominent Battle Creek
women, headed by Mrs. Harry E
Burt, have taken up. As theré ar®
about, fifty-five members in the As-
sociation, “this splendid gift will heIE
out greatly in the campaign for mil
to hesp out the starving little children
across the ocean.

The Massachusetts’ Supreme Court
has been called upon to decide the
question, Is a beer barrel a meas-
ure? A man who bought many bar-
rels of beer claimed there was a short-
age in the measure furnished and that
a beer barrel was a measure within

the meaning of the law and should
contain at least 31~ gallons and
should be under seal. Some of the

barrels purchased were from two to
six gallons short of the required
amount, but the brewing company
claims a beer barrel is not a meas-
ure, and that when a person buys a
barrel of beer he buys no definite
amount.

It is the common practice to name
American battleships after states, and
anyhow, to give them dignified titles.
It is noticeable that in Great Britain
the naval vessels have sometimes what
seem to us rather queer names, one of
which is named “The Blanche” and
another “The Blonde.” Some de-
fender of Great Britain explains that
the names of their warships are se-
lected with an idea of suiting their
sailors and pleasing thfeir fancy. It is
difficult to see how a man would fight
any more bravely on one ship than an-
other, or why one name would con-
tribute more than another to his pat-
riotism or his courage.

To-morrow never comes, but the
morning after the night before always
shows up.

Alex Rucinski has started in the
meat business at 650 Seventh street.

BUSINESS CHANCES.

For Sale—A-l stock of dry goods,
ladies furnishings. Stock and” fixtures
will invoice about $14,000. One of the
best towns of 5,000 in Southern Michigan.
Address No. 773, care Tradesman. 773

For Sale—About 800 cases of fancy,
clean, home canned tomatoes. Make best
offer. Address No. 774, care Tradesman.

774

W lanted—Clothing, furnishings, shoes.
Cheap for cash. E. C. Greene, Jackson,
Michigan. 775

For SUle—Bargain—Lunch room, pool
room and rooming house combined, in
one of Michigan’s most prosperous towns
clearing $150 _Fer month. Selling price
$700. This_ will pay you to investigate.
F. Gregg, 218 S. Mitchell St., Cadillac,
Michigan. T

SITUATIONS WANTED.
Situation Wanted—First-class plumber
can do tinning and heating; sober and
steady, wants steady position_in town
under 6,000. Address No. 776,
Tradesman.

care
776
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K C ispure. K Cis health-
ful. It really does male
lighter; nicer biscuits» cakes
and pastry than the old
fashioned single acting
baking powders.

And you'pay only a lair* price for*it
No baking powder should sell lor mote.

The above is one of aseries ol advertisements we are
running in daily papera throughout thé country. We are

spending thousands upon thousands of dollars doing this
to Help thé sales of

K C BAKING POWDER

THIS ALSO HELPS YOU. All grocers like to sell
standard goods—particularly ir they comply with the Pare
Food Lawo and pay a profit. 04 coirne you sdii it,

JAQUES MEFG. CO,, CHICAGO

EW WILMARTH equipment made possible a big increase
...in sates for this suburban store—which is successfully competing with

of the largest department stores in the country. The owners are more than
pleased with the investment. -New fixtures of our standardized interchangeable
unit type would do as well for you. Notonly can we give you the latest ideas in
fixtures but an unexcelled service, including store plans and advice on merchan-
dising problems.

< C END for a catalogue, or have a representative call. Get
jig gjiSs N intouch with the showroom most convenient for you.

WHTarth Show Co.  PRrAND AR ¥icH
case ) RAND RAPIDS, MiCH.
- CHICAGO: Hai West Jackson Bird, NEW YORK: 2« W. 30th St.  MINNEAPOUS: 17 N. Fourth st.

ST. LOUIS, 111&Washington Ar*. BOSTON: St Colombia St DES MOINES: Sfc<W*BMi.
VAN FRANCISCO: 576 Mission St PITTSBURG: HAM Bldg.'r  HELENA: HorskyBIk.

ade in Grand Rapids
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El Portana

This is size No. 5
THE POPULAR SHAPE
Handled by all jobbers—sold by all dealers

G. J. JOHNSON CIGAR CO. Grand Rapids

“I Like to Sell

FRANKLIN
CARTON
SUGAR”

Why?

“Because it comes ready to sell, saves my time weighing,
wrapping and putting in bags, and above ail my customers
prefer FRANKLIN CARTON SUGAR. | am mighty anxious to
nave pleased customers because | realize that they will
speak a word to their neighbors about the grocer who serves
them with satisfactory goods. | know FRANKLIN CARTON
SUGAR s clean, pure and full weight, because my wife uses
it herself and I am therefore glad to recommend it.

”1lost money on sugar until | Started to push FRANKLIN
CARTON SUGAR. | keep the whole FRANKLIN line of
Granulated, Powdered, Dessert and Table, and Cube Sugars
well to the front where my customers can always see them.
I am making a profit on FRANKLIN CARTON SUGAR/*

FRANKLIN CARTON SUGAR comesto you packed in original
containers of 24.48,00 and 120 Ibs.

THE FRANKLIN SUGAR REFINING CO.
[ PHILADELPHIA



Why Wait For a Fire?

Buy a Good Safe Now and
Protect Your Valuable
Books and Papers

atest Improved Steel Fireproof Safe

No. A-4 No. A-4-1.D.
Without Inside Door With Inside Door
Outside Outside
35# inches high 35# inches high
22# inches wide 22# inches wide
22# inches deep 22# inches deep
25 inches deep over all 25 inches deep over all
Inside . Inside
22 inches high 22 inches high
15 inches wide 15 inches wide
15inches deep 14 inches deep
WEIGHT, 660 LBS. WEIGHT, 710 LBS.

Write us for delivered prices F. O. B. your
railroad station

If not the right size send ust he inside measurement
of safe wanted

Grand Rapids Safe Co.

Tradesman Building Grand Rapids/ Michigan



