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Be thbhe Best Vou Can

]
Some there are whocurse their fate— So he died for his faith. That is fine, .
Grumble early, grumble late;
More than most of us do. I
They do not seem to understand .

AR - But, say, can you add to that line p
Life is joyous, life is grand. hat he lived for i " -
I would like to say a word T at he lived for It, too* ;
On this tendency absurd: In his death he bore witness at last 1

y : As amartyr to the truth. 1
If you chance to be aclod, Did his life do the same in the past, |
Do not go to blaming God. From the days of his youth? |
Let me give afriendly hunch: Itis easy to die. Men have died 1
Be the best clod in the bunch! Forawish orawhim— |
Get to work and never quit, From bravado or passion or pride, J
Straighten up and show your grit; Was it harder for him? 1
Soon the rest will say of you: But to live—every day to live out J
“He’s a genius through and through.” All the truth that he dreamt, 1
Then you’ll realize, I guess', While his friends met his conduct with doubt 1
Lowly CIOdS are a success. And the W0r|d Wlth Contempt. 1
Was it thus that he plodded ahead, 2
If you chance to be a worm, Never turning aside? 1
Don’t give up, but twist-and squirm; Then we’ll talk of the life that he lived. 1
From your hole just wiggle out, Never mind how he died. 1
Seek the fresh air a_lll abo_ut; Ernest Crosby. 1
By and by you’ll ;ind this true:
Other worms will follow you; 1
G_etto_workandverysoon Cbe man Olbo 1% Paid 3
Silk will come from your cocoon;.
Then aworm, you will confess, There’s pay for the man who can follow a plan il
Is awondrous big success. And carry the details through, |
) But the man who’s pay is the most per day |
If you're just acommon man. Is the man who can plan and da. |
Be the best one that you can; ) )
Though you can’t be born a seer, The routine work of the faithful clerk 1
You can widen in your sphere: Is always in steady demand. |
It your portion is to till, His task is to do and carry through 1
Do the tilling with a will: What another’s brain has planned. |
Soon a hundred horny hands _ When a man has to ask you to point out his task
Will respond to your commands; There’s very small pay attached to it,
Then you’ll venture nothing less: For the man gets the pay who is able each day 1
Common men are a success.  f To discover his task and then do it. \

John C. Wright.

Cite and Death

Frank H. Phillips.



This Baking Powder
Keeps Its Strength

The large can of K G lasts longer
than 25 cents worth of other baking
powders but no matter how long it
takes die user to get to the bottom
the last spoonful is guaranteed to
give perfect satisfaction. K G raises
the nicest* lightest biscuits, cakes
and pastry you ever ate, and it is
guaranteed pure and wholesome.

For, goodness sake, useK C.

The above Isone of a series of advertisements we are
running in daily papers throughout the country. We are
spending thousands upon thousands of dollars doing thi#
to help the sales of

K C BAKING POWDER

THIS ALSO HELPS VOU. All iroun like to «11
standard goods—particularly if they comply with the Pure
Food Lawe and pay a profit. Of course you sell it

JAQUES MFG. CO,, CHICAGO

Real

Franklin
Dainty Lumps

(SMALL CUBES OF SUGAR)

Tell your customers about these dainty little
lumps of pure cane sugar—small enough to sweeten
Tea, Coffee, etc., without waste; small enough to dis-
solve quickly; daintily packed in sealed Franklin
Cartons; superior in every way to old style lump
sugar.

1-Ib. and 2-lb. Cartons, 48 Ibs. to the Container.

Made from Sugar Cane. Full Weight Guaranteed.

Thé FRANKLIN SUGAR REFINING COMPANY
PHILADELPHIA

Naphtha Soap Powder

For a limited time, subject to withdrawal without advance notice, we offer

LAUTZ NAPHTHA SOAP POWDER, 60 PKGS.—5 CENT SIZE
through the jobber—to Retail Grocers:

25 boxes @$2.30-5 boxes FREE t >

@ 2.30-2 boxes FREE

® 2.35—1 box FREE

@ 2.40—+i box FREE

F.O. B. Buffalo: Freight prepaid to your R. R. Station in lots of not kps than 5 boxes. All orders at above prices
most be for immediate del7|l\'/ery. Hus inducement is forNEW ORDERS ONLY—subjectto withdrawal without notice.

Deal No. 1501
BUFFALO, N. Y.

> Yours very truly,
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PROTECTING THE FARMERS.

One of the striking resolutions
adopted by the convention of the Na-
tional Retail Grocers’ Association at
San Francisco last week was a peti-
tion to Congress to allow merchants
the same sort of fostering care at
the hands of the law that is now
granted the farmer. In a superficial
way this thought is not unnatural,
but for the man who realizes the un-
fairness, favoritism and paternalism
that characterize the solicitude of
the Wilson Administration for the
farmer, it is hardly desirable that the
prayer be in any large measure grant-
ed.’

It will never raise the farmer to
any notable degree of mercantile abil-
ity or acumen to have the law con-
stantly stepping in, like a guardian
angel, to protect him from the log-
ical consequences of his own silli-
ness, stupidity and cupidity. In New
York State last year, legislation was
passed which sought to relieve him
of the consequences of his own lack
of judgment through shipping his
wares to unreliable and irresponsible
men. And this year, this fantastic
legislation went even further by pro-
posing that every receiver of farm
products be bonded, not merely as to
his honesty but in order that the
farmer would be literally insured
against loss, by requiring surety
bonding of every receiver.

We all know how generally the
“farmer vote” has availed to secure
unfair exemption from price conspi-
racy laws, and how the big stick of
the law has protected the dairyman
while it menaced the maker of per-
fectly wholesome and honest oleo-
margarine. It is only due to the fact
that when farmers found they could
scare legislators into acting as their
guardians they followed the thing up
until everyone not a farmer cries out
in alarm at the crass favoritism that
has resulted.

Prices of agricultural products have
declined. Reports of damage to the
winter wheat by Hessian fly have
been numerous the past week but the
best authorities do not consider the
infliction serious. The potent influ-
ence on the market appears to have
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been a materially decreased demand,
both domestic and foreign, and the
dangers of ocean transportation. Mid-
dling uplands cotton has reached 9.70
in New York but reacted to 9.85 yes-
terday afternoon. The market for
fabrics is by no means dull but there
is in it every evidence of anxiety on
the part of merchants throughout the
country, which brings in quite a good
many cancellations. One difficulty is
in getting the precise kinds of goods
that are wanted, for the scarcity oi
dyestuffs is greater than ever. Dyes
which formerly sold at 16 cents a
pound are now held at $1.30. New
Bedford, which has had much bad
luck in the past few years, is now
rejoicing over more active looms than
ever before in its history. This is
particularly interesting in view of the
fine quality of the goods manufac-
tured. Economy has not struck very
heavily on the class of people that
use the products of the New Bed-
ford works. .The export trade is fair,
considering all the circumstances, but
the value of domestics shipped from
the port of New York thus far this
year is only $7,499,133 against $9,-
126,330 the corresponding period of
last year. Wool is in good supply
compared with the situation of a few
weeks ago, but prices are fairly well
maintained.—Economist.

In the official statement of the Ger-
man Embassy at Washington, notify-
ing Americans that they are about to
be deprived of the pleasure of Dr.
Dernburg’s company, it is impossible
not to suspect a lurking satisfaction.
Of course, care is taken to say that
Dr. Dernburg’s withdrawal is purely
“voluntary,” but one gets the impres-
sion that the Embassy is not pressing
him to stay. In the nature of the
case, his presence and activities here
can hardly have been agreeable to the
official representatives of the German
government. The very abiguity of
his status made a difficulty. He was
“authorized” or “semi-official,” when
he chose to be, and when he pleased
was merely a private citizen. Even to
appear to be superseded, in certain
functions, by such an elusive gentle-
man must have been irksome to the
Embassy. The final straw was Dr.
Dernburg’s rash and unfeeling defense
of the sinking of the Lusitania. |If
he ever had any usefulness in this
country, it was instantly destroyed by
the infamous manner in which he
condoned the wholesale murders
committed in the name of the Kaiser.

Fred M. McNamara, for several years
manager of the Great Atlantic and Pa-/
cific Tea company store, has engaged in
the grocery business for himself at 427
Jefferson avenue.

Find Loopholes in Trading Stamp
Law.

Battling in the courts with regard
to trading stamps is by no means
solely an Eastern pastime, but ap-
pears to be equally active in the
West. Most of the anti-trading stamp
laws now on the statute books are
patterned in general after that en-
acted in the State of Washington,
and now pending before the United
States Supreme Court on appeal from
the State courts of Washington. It
will be fought by retail merchants
generally, who have contributed a
fund for the purpose, through the
National Retail Grocers’ Association.

While this test of the statute is
waiting, however, the law in Indiana,
which follows substantially the same
lines, has been suspended in its op-
eration through an injunction, grant-
ed by Judge Baker of the Federal
Court at Chicago. It appears that
the Home Merchants’ Trading Stamp
Association of Louisville, Ky., sought
an injunction in the Indiana courts,
but was thrown out of court because
it had not complied with certain legal
essentials concerning foreign corpo-
rations. While the Indiana mer-
chants were chuckling at this state
of affairs, the trading stamp com-
pany slipped into Chicago and per-
suaded the Federal Court to grant
the desired injunction.

Indiana Attorney General s Opinion.

Concerning this law, which was to
have gone into operation on the first
of the month, the Attorney General
of Indiana has given the following
“unofficial” opinion:

“This act became a law without
the signature of the Governor, and,
in my opinion, it does not affect or
apply to manufacturers of products
who use stamps and coupons to aid
the sale of the products manufactur-
ed by them, nor does it apply to the
retail merchants who sell direct to
consumers.

“In my opinion the law applies only
to those, persons, firms or corpora-
tions who sell or furnish for use in,
with or for the sale of any goods,
wares or merchandise, any trading
stamps, coupons or other similar de-
vices, particularly described in said
act, which are given free with the
purchase of any goods or exchanged
for any labels or trademarks of man-
ufactured goods and redeemed for
money, premiums, or other values by
individuals or corporations organized
for the purpose of such redemption
and who are not manufacturers of
products for which they are given or
exchanged.

“Any person, firm or corporation
selling or furnishing any such trad-
ing stamps or other similar devices
shall, before selling, or furnishing
the same, procure, for each store or
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place of business in that county in
which such stamps and devices are
to be sold, a license and pay for each
of said licenses a fee of $1,000 to the
county treasurer who shall grant a
license for one year. Said fee so
paid to be for the use of the county
where paid.

“The penalty for the violation of
any of the provisions of said act
upon conviction is a fine of not less
than $500 nor more than $1,000 or
imprisonment in the county jail for a
period not exceeding one year, or
either or both, within the discretion
of the court.”

Roasters to Push Use of Iced Coffee.

Along the line of promoting sales
of coffee in new directions the Na-
tional Coffee Roasters’ Association is
urging its members to join in distri-
buting display cards for retailers,
suggesting the adoption of iced coffee
as a popular summer beverage. The
cards are to be lithographed in nat-
ural colors, and members are urged
to subscribe for and circulate them
by the thousand among their cus-
tomers. Discussing the psychology
of the plan, the circular of Secretary
Toms says in part:

“It is a matter of only a genera-
tion ago that iced tea was regarded
as a novelty and a fad, and we be-
lieve that through diligent and em-
phatic effort we can persuade the
consumer to give a fair trial to this
same method of serving his coffee and
that a general introduction of it into
the homes of the land would pro-
duce the most satisfactory results t>
all concerned. Iced coffee is now
being served to a great many people
and is by them preferred to other
beverages; why not make the prefer-
ence general? We recommend that
you direct your salesmen to agitate
the subject and to preach this doc-
trine vigorously to your customers.”

Larkin Co. Is Called.

Out of twenty-two peanut factories
who ship their product into Kansas
the Kansas State Board of Health
passed on every one except the Lar-
kin Co. of Buffalo, N. Y., which was
found to be one tenth less in weight
than what it was being sod for. This
is one case where a lot of people
think they are saving money, when
in reality they are losing it. In
selling goods it is just as necessary
to watch the quality and the weight
of them as it is the price. In case
above mentioned, the Larkin Co. was
selling what was supposed to be 12
ounces glasses of peanut butter but the
examination showed only 10.9 ounces.
We suppose the 11 ounce held out
enabled them to give away a rocking
chair as a premium.—Scott City
N ws,



DETROIT DETONATIONS.

Cogent Criticisms From Michigan’s
. Metropolis. ]
Detroit, May 17—learn one thing
each week about Detroit: Four shops
in Detroit produce a great amount
of fraternity jewelry of the highest
type from_pure meftals. .
“James Gunn, of Cherry Hill, was
in Detroit last week on” a business
trip in the interest of his general

store. .

Wm. Moeller, 490 Lincoln avenue
expects to move into his new build-
ing, a few doors from the present
location, this week. Mr. oeller
carries one of the largest stocks of
dry goods and furnishing goods out-
side of the down town district.

Charles Welker, department man-
ager for C. Elliott & Co., is covering
the territory of Ed Reynolds, who
has gone to California’ for a short
vacation. He will visit the exposi-
tion while on the trip. .

Ladd J. Lewis, Sr., President, and
Ladd J. Lewis, Jr., Vice-President of
the, Adrian Knitting Co. were in De-
troit last week, in~consultation with
their local representative, S. C.
Pungs. . .
Much as a man dzlislikes to give his
wife the credit due her, he is always
ready to admit that she used excél-
lent " judgment in selecting a hus-

baBd._ . .
wing to greatly increased busi-
ness that necessitated the securing
of larger quarters, the Polack Tyre
and Rubber Co. has_moved to 605
Woodward avenue. D. G. Rockwell
is in charge of the local branch.

Our pathetic appeal of last week
for news items looked for a time on
Sunday as if it had the desired effect.
We received two telephone calls—
both had gotten the wrong number.
_ After inspecting some of the coun-
ties that were récently dried up by
popular vote we havé decided that
many now have the liquor business

on the hip. Our greatest difficulty is
to_find out on whose hip it is.
The J. C. Wilson Co. will utilize

the plant coverin(%NSG,OOO square feet
at the corner of Warren avenue an
Fifteenth street, for the manufacture
of the new Wilson half ton motor
truck. The officers of the J. C. Wil-
son Co. are: J. C. Wilson, President;
Stanley Wilson, Secretary and Treas-
urer; "G. A. _Freeman, ~ Purchasing
Agent, and G E. Porter, Engineer.
The Wilson Co. has been engaged in
business in_Detroit for a number_of
years, having been experimentin
on a motor truck for the pas
two years. The announcement of its
intention to engage in the manufac-
ture of these vehicles is the result
of the experiments.

R. Holland,
Inkster, was a
itor last week. . .

Members of Cadillac Council were
put through the gaces by the lodge
drill master, A. G. McEachron, last
Saturday and taught many of the
rudiments of military drilling. No
dear reader, not in anticipation of
war, but merely to “show up” their
brother travelers_at the U. C. T. con-
vention in Lansing next month.

There are manty things that De-
troiters can point to with pride in
this city and occasionall
things that cause the blush of shame.
To those who are fortunate enough
to call Detroit their home it is un-
necessary to call attention to the fact
that the street car system and ser-
vice is on a par with ‘most cities and
above that of the average city in the
United States, while thé rate” of fare
(7 tickets for 25 cents and 8 for 25
cents during rush hours) is below
that of the majority of cities. Yet
the Detroit News would have out-
siders believe that the service is so
poor that walking is preferable. No
opportunlt%/ is overlooked to vicious-
ly attack the company through the
editorial and news columns of the pa-

eneral merchant at
etroit business vis-

there are

MICHIGAN

per. Right thinking citizens are dis-
usted to find as high as twp or
ree editorials, in a single issue
throwing mud in huge chunks at the
street railway company. The News
advocates municipal ownership, but
seems to be unable to wage a clean
fight for it. The attitude of the pa-
pér is unpatriotic and does Detroit a
great deal of harm in advertising the
City to the outside world. The world
admires a clean fighter and the News,
by its mud slinging tactics, is daily
making enemies” for municipal owri-
ership” of those who formerly were
its advocates. Yes, there aré some
things that Detroiters are ashamed

of.

Fred Miller, department manager
for L. H. Field & Co.,, Jackson, was
in Detroit on a business trip last
week.

_ You cannot always tell by look-
lngNat the ford how far it will junk.

e learn that the business men of
Ludington are to decorate the busi-
ness section of their town with flower
boxes. Why not finish the job and
sow grass seed in the streets?

The Detroit Valve and Fitting Co.,
manufacturer of plumbers and Steam
fitters” supplies, has announced its
intention of erecting an addition to
its plant which will” increase its ca-
pacity 50 per. cent. o

Can anything be more ridiculous
than many_of the municipal owner-
shap promises made by politicians
and friends of the Ccause? In a
speech made to the striking car men
last week, John F. Dodge said: “It
won’t take six months or six days to
settle a question. It will také six
minutes.” “Meaning, of course, if the
car lines were municipally owned.
Who wants_to trust their money and
business with _men who will “settle
all questions in six minutes? The
above statement was printed in black-
face type on the front page of the
Detroit News.

A goodly sized crowd attended the
meeting of Detroit Council last Sat-
urday night, brought there by the
knowledge that the work of the Coun-
cil was to be carried on by officers
of by-gone days, nor were any of the
members present disappointed. Every
officer carried out his work to the
point of perfection—much_better, we
are loth to say, than it is done b
many of the ¥oun%er members in of-
fice to-day. The Tollowing members
were initlated during the evening:
Frank R. Meade, Berdan & Co., TO-
ledo; W. L. Valade and Malcolm G.
Valade, both = local representatives
for the Detroit Butchers’ Supply Co.
Frank Meade, one of the new mem-
bers has been making his home in
Detroit for the past year and calls on
the local trade as well as that of ad-
jacent suburban towns. Berdan &
Co., th house he represents is one
of Ohio’s largest and oldest whole-
sale grocery” establishments. Dur-
ing the timé Mr. Meade has resided
in"the _city he has made many friends
and _his_ acquisition to Detroit Coun-
cil is, indeed, a fortunate one. He
is making his home at 278 Fourth
avenue. .

One of the redeeming features of

the strike last week to Mr. Lazyman
was the fact that he couldn’t go to
work..
. Speaking of our appeal for news
items we are not averse to receiving
them from West Branch, Ludington.
Shelby or, in fact, any of Michigan’s
famous cities. )

Another commercial traveler to be-
come a member of the U. C. T. was
Frank A. Pelley, who was initiated
Saturday r;\n/?ht for Akron (Ohio)
Council. r. Pelley is working in
Detroit, temporarily” at least, repre-
senting the Beech "Nut Packing Co.,
of_Canajaharie, N. Y. )

The jHouse of Herbst, clothier on
Woodward avenue, has leased the en-
tire second floor of the new Sallan
building, now in process of construc-
tion at the corner of Woodward ave-
nue and State street. When opened
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for business in its new quarters the
concern will have one of the most
up-to-date clothing stocks in the city.

W. C. Weed, proprietor of a men’s
furnishing goods store at 312 Fort
street, and “at one time in the dry
goods and furnishing goods business
at 2260-62 Gratiot avenue, has pur-
chased the stock or dry goods and
furnishing goods of W. J.” Hubbard
& Co., 1117 Third avenue. = Mr. Hub-
bard has purchased the interest in
the department store in Dowagiac
owned by Geo. Little. Mr. Little
also ownéd a dry goods store in Wy-
?ndotte, which he disposed of recent-
y- . . .

Nothln% gives the writer more
pleasure than presenting for the pe-
rusal of the Tradesman readers a
few facts that were gathered regard-
ing Howard B. Jickling, the ~star
salesman for Morley Bros., of Sagi-
naw. Howard is a native of Kala-
mazoo and, despite the fact that the
city became a parched center recent-
ly,” he still retains an affection for
the scene of his youthful capers. He
was born in October, 1873, and from
the be |nn|n|g| was a quiet, studious
youngster. e graduated with hon-
ors from the Kalamazoo high school
and at once took up a course at the

HOWARD B. JICKLING

business college. After graduatin
from the business college, Howar
secured his first position with Ed-
wards & Chamberlain, hardware deal-
ers. Apparently he did not take well
to, this 'work ‘as he only remained
with the firm for twelve years. Like
many others he became imbued with
the 1dea that the traveling man’s life
was the life for him and, being a
man of good appearance and address,
one William Shakespeare, of Kalama-
z00, dealer in sporting goods, gave
Mr. Jickling an_QPportunlty to dem-
onstrate his ability as a real com-
mercial traveling man. His success
from_the start was phenomenal. He
remained with the house of the dis-
tinguished name for three years, leav-
ing it to take the position he now
holds with Morley Brothers. He has
been with them how for eight years
and, as, before mentioned hé has the
reputation. of being their star sales-
man. Thirteen years ago Mr. Jick-
ling married Miss Belle Landon, the
sweetheart of his boyhood days and
one of Kalamazoo’s’ most popular
%oung women. _Their marriage has
een “blessed with a daughter, Pau-
line, now 13 years old and the apple
of her daddy’s eye. Five years ago
the family moved to Detroit. How-
ard is_an active member of Cadillac
Council and was elected Sentinel at
the last election of officers. This is
but a preliminary step to the high-
est office in the” Council and who
knows but the order itself. _ Nogne
better fitted than Howard B. Jickling
has ever headed it. Howard is a fish-
ing enthusiast and an ardent autoist.
These are his hobbies. In conclusion,
we have this to say of him: His
earne'st, honest and pleasing person-
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ality has won for him hosts cf
friends, His is not the spasmodic or
sporadic_ popularity that lasts for a

y. Like good ‘wine he improves
with age. Even his wife admits he
is the Dest ever and we claim that i°
pretty good proof, but then if you
wish“we can furnish plenty more.

Bandits recently entered the drug
store of F. A Houp, 329 Michigan
avenue. Before Mr. Houp, who is
60 years old, was aware of their pres-
ence, they pounced on him and pro-
ceeded to beat him mercilessly. But
for the entrance of pedestrians he
might have received serious |n{ur|_es.
Theirobbers escaped without taking
any loot_with them. .

. _Kosicheck, member of the firm
of Charles Goldsmith & Co., whole-
sale clothiers has purchased the
business of G. W. Needel & Co,
credit clothing parlors at 19 State
street.

O. F. Weber, one of the best known
automobile men in the country, hav-
ing been connected with thé busi-
ness since its inception, has been ap-
?omted assistant general manager of
he Maxwell Co,

_J. Edwin White, better known as
just plain “Ed” to his many friends,
Is either very timid, superstitious
or very dubious as to just what
length "the Germans will go to “get”
an ~“Englishman. He positively “re-
fuses to cross Lake Michigan bécause
he fears the boat will be torpedoed.
Ed represents the Welch and  Wil-
marth  companies of Grand Rapids,
manufacturers of clothing cabinets,
store fixtures and show cases, and is
an expert himself in that line of
work. ] ]

We always_ claimed that Detroit
was not lacking for speed. The
writer left the "house at 10:30 last
Sunday and arrived at the depot at
945, " This_is possible for anyone
who_lives in this city. It’s all in
looking at the different times.

Sunday, May 16, Detroit adopted
Eastern” Standard_ time, as did many
of the adjacent cities, including Pon-
tiac and " Wyandotte. The interur-
ban lines all’ adopted the new time
but the railroads all stick to Centra
Standard time. It behooves every
traveling man to remember this when
in Detroit, because a lapse of mem-
ory on this subject maY mean the
mlssm? of a train or will bring one
down fo the depot an hour ahead of
time—it all depends on the man’s
thinking_ capacity.

Mr. “Bower, ‘department manager
for the Mihlethaler Co., Harbor
Beach,»was in Detroit on a business
tr|[:|>_ last_week. )

. The Telephone Co. asks permis-
sion to use the meter system on its
telephones in Detroit. When one lis-
tens to some of the “gas” going on
over the phones they will agree that
a meter Is needed. = . o
~Count among Michigan’s antiqui-
ties. Luke Fullington, of Cedar
Springs. Luke has operated the dray
line so long in that village that the
oldest inhabitant cannot™ remember
when he began. He is noted for his
mellow and” perfect mode of speech
and, incidentally, is one of the really
good men who has won the respect
and friendship of hosts of traveling
men and others.

_ Sol Berman, 54 Woodward avenue
is opening a branch store at 119
Woodward avenue. The store is re-
markable in that although the front-
age_consists of 15 feet, it is remodel-
ed in such shape that to the average
observer |t_apEears like a 30 foot
front. It is known as a multiple
front and its construction is, indeed,
remarkable, as it almost presents an
optical illusion. At a later date we
hope to have a picture of the build-
ing reproduced in the Tradesman, as
it will, no doubt, interest many mer-
chants about the country. The fur-
nishing goods department has been
leased to the Niman Bros., Max and
Harold, two hustling young men with
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worlds of experience. Harold was
connected with E. M. Rothman for
a _number of years and Max like-
wise served thé Crowley-Milner Co.
Mr. Berman will retain ‘the clothing
section of the store, which will be
fitted up with modern fixtures. ]

Trout fishing must be very poor in
Michigan. At least no one” has sent
us a mess. ] )

Max Sable, with the Reliable Safe
& Lock Co., of Covington, Ky., has
been working in Cleveland the past
few weeks and reports a successful
business in that city. When in the
city Mr. Sable makes$ his headquarters
in "the Avenue theater building.

James Jonas has severed hiS con-
nection with S. Blumenthal, on
Woodward avenue, and is represent-
m? the Melvin Sign Co, as_ special
city representative.  Jimmie has
many friends and acquaintances in
the “city and should be successful
in his new line of endeavor..

. Italy appears at this writing to be
?repared to take the plunge with all
aucets turned on.

The Timken-Detroit Axle Co. has
let contracts for an_ addition to its
factory'building_on Clark avenue and
the Wabash Railroad.

C. N. Allen, general merchant of
Dryden, was in Detroit last week on
a business trip. o

The Moritz-Mullen_ Co., Michigan
distributor for the Signal truck, has
moved its sales rooms to 650 Wood-
ward avenue. .

F. W. Tufts, former advertising
manager of the Brush-Abers furni-
ture store, has resigned and has
Jc(:)cl)ned the staff of the Banker-Martin

. Living in_ltaly at the present time,
in a way, is not_unlike married life
the difference being that the turmoil
over there is temporary.

The Richardson Drug Co. has
leased the store building at the cor-
ner of Seminole and Harper ave-
nues.

N. E. Preston, of Garner, was a
business visitor in Detroit last week,
looking after the business for the dry
goods section of his general store.

The Singer Sewing Maching Co.
has leased “one _of the stores in the
new Kresge building.

R. N. Nott, of Grand Ledge, well
known locally because of his, many
trips to Detroit, was in the city last
week on a business trip.

Moore & Co., art goods dealers,
have leased store space in the new
Rosedale theater building.

G. Young (A. Krolik & Co.), our
regular semi-monthly and muchly
worthwhile contribufor,  says that
the fellows who sp_end the “greater
part of their time in front of bars
stand a fair chance of spending a
part of their time behind bars.

The P. A. Starck Piano Co. has
opened a branch store at 274 Wood-
ward avenue. Fred Stinson, one of
the best known piano salesmen in
E)t}gngﬁuntry, is manager of the new

Mr.. Niles, of Niles Bros., Armada,
was in the city on a business trip
last week. o ]
_Sometimes we think it is easier to
fill a quart bottle with a pint of
liquid than it is to fill a pa_(tye_ in the
Tradesman (with such as it is).

Our definition of home is a place
where the screens need painting.

Arthur Trufit Brevits (Burnham,
Stoepel & Co.) is not lacking when
it _comes to supplying Detonations
with fillers.  Quotes “Arthur Trufit:
A mark in Germany is 23 cents, but
a mark for Germany will cost her a
durn sight more than 23 cents.

L. B. Fast, well known in local
automobile circles, has joined the
sales force of the Oakland Motor
Co., of this cni/. ) ]

Course youll be in Lansing June
2, 3 and 4 to attend the U.”C. T.
convention. It’s worth the trip to
rgeﬁt our esteemed co-scribe, H. D.

ullen.

| is proprietor.
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Not everyone finds the U. S. A. a
grand place to reside.
For Instance, Dr. Dernburg, trouble

breeder. James M. Goldstein.
Boomlets From Bay City.
Bay City, May 17.— Frank A

Ganse, Superintendent of the Bay
City schools, will deliver a lecture at
Mt. Pleasant May 21 before the an-
nual convention” of the Michigan
Round Table, an organization com-
posed of superintendents and prin-
cipals_of high schools in Michigan.
Our Superintendent is a very inter-
esting speaker. ]

James R. Tanner, F. W. Atkins and
Hoyt Smart attended the wholesale
grocers’ convention at Jackson last
week and carried with them an in-
vitation to hold the next convention
in Bay City. ]

John W. Rouse, formerly with the
American Tobacco Co., now repre-
senting the Hastings Check and Acid
ProofInk Co., of Bay City, has been
working the territory north of Bay
City the past two weeks and reports
a very satisfactory business.

_Our genial Secretary, Wm. Semp-
liner, having decided "to take a re-
spite from ‘the arduous _duties con-
nected with Bay Council, is spend-
ing a few days in Detroit, visiting his
two, sons. "Mrs. Sempliner accom-
panied him.

J. A Fox, of Kaufman-Baer Co,
Cincinnati, has been visiting, his cus-
tomers in the copper district. Jim
reports business in_that section good
and improving rapidly. )

One of the busiest men in losco
county is Jesse F. Sibley, of Taft
Siloam P. O.) a small “station on
the Rose City branch of the D. &
M. railroad. “Jesse not only conducts
a general store, but is railroad agent,
express agent and postmaster. ~ He
has charge of the telephone exchange,
has a lumber and wood yard, also
an eighty acre farm which requires
considerable attention this season of
the year. ] )

Joslin & Rice, of Rose City, have
sold their hardware stock to"W. H.
Stark, who will continue the business
at the same location. The farm im-

lement part of the business was re-
ained by them and will be conduct-
ed as heretofore.

. W. R. Campbell, who has engaged
in ?eneral merchandise at Pine” Riv-
er Yor several years, and later con-
ducted a garage at Evart, has pur-
chased the F. J. Gantz general stock
at Prescott. He is giving the interior
of the store a thorough “cleaning and
repainting, which was_badly needed.
Prescott Is a good business ‘town and
Mr. Campbell” has not made a mis-
take in locating there.

John Henning, representing the
Runkel Chocolate Co., has returned
from a two weeks’ business trip in
the Upper Peninsula. John is one of
the boys who always gets his share
of the business.

_At a special meeting of Bay Coun-
cil, held” Saturday afternoon, two
candidates were added to its member-
ship—W. C. Vandrey, of Bostwick,
Braun & Co,, Toledo, and Graham
E. McKay, of C. B. Chatfield & Co.,

Bgly City. .

he ogenln? of the new brick hotel
at Au Gres Tast week will be wel-
come news to the traveling public
who have occasion to visit that busy
little town. Since the fire a year ago
which destroyed the Harman House,
the town has been without hotel ac-
commodations. The New Au Gres
is_.a modern hotel, steam heated, and
will be up-to-date in every respect.
B. K. Blackenbury, an old hotel man,
W. T. Ballamy.

Factory Location Wanted

~Manufacturing concern havingawell estab-
lished business would consider a change of
location, a factory building with about 20.000
feet of floor space and wood working ma-
chinery is desired.

Address Opportunity, care Tradesman.
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THE OPENING OF

Ramona

Saturday, May 22

RAMONA THEATER

In Ramona Theater this season the best Vaudeville obtainable will be
presented, the same high standard of refined entertainment will be main-
tained that has made this theater so popular with all Grand Rapids and
vicinity. Opening show starts Sunday Matinee, May 23.

RAMONA DANCING CASINO
_Agaln un<Jer the management of Mr. and Mrs. Frank Harris Peak of
Chicago. Many new and novel innovations are_in store for patrons of this
properly conducted ballroom, |nc|ud|ng instruction nights each week under
the personal direction of Mr. Chandler Peak. Special feature evenings
weekly, prize contests and some real surprises are promised.
RAMONA DERBY RACER
. This wonderful ride has been slightly remodeled to make the sensa-
tional, exciting, enervating ride of last year even more enjoyable than
before, Careful management has insured the popularity of this thrilling
mile “race through the clouds.”
RAMONA CAROUSAL
P'easing. diversion of the youngsters is very dear to them and
Grand Rapids ‘kiddies” will this year find their favorite “jumpers” spick
ana srﬁan. ana ready to “go-a-galloping’™ to the strains of Some wonderful
new music.
RAMONA CIRCLE SWING
A ride out over the lake in a miniature air-ship, a splendid view of
the Surrounding landscape and a soothing return to earth is most enjoyable
in warm summer weather.
RAMONA PONY LIVERY
A ride on a real live pony is justly due every boy and girl, and at
Kamona Pony Livery this may be enjoyed in safety and under personal
direction of Miss Ada Summerville, champion horsewoman of the world
RAMONA'’S CIRCLE
. Around the Circle Way may be found many new and interesting de-
vices including the new “Play “Ball” game, Ten-Pinnet, European War
Game, the Trolley Lunch, etc., as well as the best of the old—Photo
Gallery, Japanese Bazaar, Lowney Booth, Novelty Booth, Casey’s Flats,
Electric Striker, Batting Machine, "Fish Pond, Shooting Gallery, etc.
RAMONA MINIATURE RAILWAY
£ronL,iht minlature Rajlway Station the trip_will be made tg
the Rocky Gulch'"through which the tfain passes into “The Fairy Grotto”
. SIQP te. aiie t?t fsse_n ers . mfay \ﬁiew the wondrous scenes
therein.. A most delightfully Beasm trip for the youngster.
RAMONA TEDDY BEARS
. course the Ramona cubs will be in their accustomed %Iace—only thev
will be new ones and the "tiniest” ever seen at Ramona before, but just
as ready to be your friends.

RAMONA’S STEAMBOATS

will 17ShKS’ [° 7 b°ats, fishing, swimming, In fact al] the water sports
w%n I'?(;J]ain e featured an eve%yth‘l’\rqg F; rlqu first-class sLape. P

SPECIAL ANNOUNCEMENT

Diamond’s Dick’s Congress of World’s W estern Champions

40 of Them

MOST ELABORATE OUT-DOOR SHOW EVER STAGED AT RAMONA
The Largest Array of Champions Ever Assembled in Any Arena, Including

“BEE-HO” GRAY—The Champion ADA SUMMERVILLE — World’s

fancy and trick roper of the champion lady horse trainer.

world. DOLLIE CLARK—Trick and fancy
MONTANA EARL — Champion rider.

trick rider of the world. MARY BILBERT- -Fancy and trick
JACK MORRISSY—Stockwhip and rider. .

Rifle champ. Australian cham- FERN KENEDY—Fancy and trick

pion flat saddle rider.

JOHNY MULLEN—Steer roper
and broncho rider. Runner up
for first money at Calgary.
LEONARD McCOY — Champion
steer bull dodger and fancy roper.

IKE LEWIN—Champion
rider of the world.

CHIEF “BAD HOSS” and his
tribe of Sioux Indians, Champion
rider of the world.

BRIDLE BILL SELLMAN—A re-
nowned trick and faicy roper and

cow-boy

JIM KENNEDY—Champion Rom- trick rider.
an trick rider and rope spinner. RAY DA COTA—Trick rider and
FLORENCE LADUE — World’s roper.

champion trick roper. Holder of Russian Cossacks

the gold medal. girls, Indians,
A SPECIAL FEATURE—The only two wrestling Shetland ponies thet
world, almost human performance

Wild horses, cow ponies, high school horses, wild steers and wild calves.
A real “Wild West” entertainment by a real “Wild West” aggregation,
doing everything that hag been done or attempted in shows of this kind.

A good, clean, instructive entertainment of surpassing merit.

Daily at Ramona’s New Arena, 2:30 and 8:30 P. M.

SCOUTS’ SPRING REUNION

Boy and Girl Scouts in their First Annual SﬁJring Reunion including
a downtown “hike,” a basket picnic, a visit to _all Ramona’s concessions,
and an entertainment by the Scouts in Ramona Theater, which will be free
to all. “The Scouts are to be reckoned with—this spring reunion will be
a tremendous success.”

BALLOON RACE
Thrilling Race to the Clouds by two daring airmen in monster balloons.

DAYLIGHT FIREWORKS
A wonderful exhibition of this spectacular novelty.

NOW THEN—AII this happens on Ramona's
Opening Day Saturday, May 22

Cowboys, Cow-
exicans.



Movements of Merchants.

Custer—Deward Beadle has engaged
in the meat business.

Newaygo—Kaplon & Fisher
opened a clothing store.

Freeland—J. B. Borden has opened
a harness and shoe repair shop.

Flint—David Stock has opened a
clothing store at 516 South Saginaw
street.

Copemish—C. C. Bigelow is erecting
a grain elevator containing -7,000 feet of
floor space.

Benton Harbor—J. N. Osborne & Son
have opened a grocery store- on Pipe-
stone street.

Scottville—Miller Bros., of Luding-
ton, succeed Knowles & Son in the pro-
duce business.

Kingston—William Burman has open-
ed a bakery and ice cream parlor in the
Hatton building.

Dimondale—Earl M. Miller succeeds
A. L. McNall in the bakery and res-
taurant business.

Lapeer—C. F. Hatch has opened an
electrical supply and fixtures store at
32 Howard street.

Gwinn—Burglars entered the Gwinn
Pharmacy May 8 and carried away stock
valued at about $400.

Merrill—W. 1. Biles, formerly of Sag-
inaw, has engaged in general trade in
the McCauley building.

Fountain — Reek Bros., hardware,
lumber and produce dealers, are erect-
ing a warehouse 48x 80.

Hastings—C. M. Lamphere has closed
out his stock of electrical supplies and
will retire from business.

Battle Creek—William J. Donald has
opened a confectionery and cigar store
on South Jefferson avenue.

Bellaire—N. A. Harper has again
taken possession of the Home bakery
and will continue the business.

Vermontville—LeRoy Beck has sold
his grocery stock to Arthur Hs. Allen,
who will continue the business. ,

Muskegon Heights—Hulka Bros, have
opened a grocery store at the corner of
Sherman boulevard and Eighth street.

Mendon—Glover E. Laird has sold
his meat stock and fixtures to the former
owner, G. A Royer, who has taken
possession.

Cadillac—Victor Roussin has purchas-
ed the drug stock of the Cadillac Drug
Co. and will continue the business at
the same location.

Midland—Cash Stanford and Frank
Mathieu have formed a copartnership
and engaged in the heating and plumb-
ing supply business.

Lake Linden—Charles Fink, confec-
tionery and fruit dealer, has opened a
branch store at the corner of Calumet
and Center streets.

Imlay City—MI G. Cornell has sold

have
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his stock of bazaar goods to S. E. Erb,
formerly of North Branch, who will
continue the business.

Rogers—Ed and Frank O Callaghan,
of Alpena, have leased the Uhl store
building and will occupy it with a stock
of drugs about June 1

Cheboygan—Duffin & Durand, suc-
cessors to the Glover Co., dealer in
dry goods, have opened the store, re-
cently rebuilt and decorated.

Sparta—Ingersol Bros., who conduct
a general store at Ingersol Corners,
have sold their stock to Fred Morning-
star, who has taken possession.

Kingston—George Moshier has pur-
chased the bakery and confectionery
stock of S. D. Gowan and will continue
the business at the same location.

Tustin—Royal Beckwith has packed
up his stock of bazaar goods preparatory
to shipping to some other location as
soon as he finds a desirable one.

Holland—Peter J. Zalsman is closing
out his stock of second-hand goods and
has sold his three-story business block
to John Gardella, of Grand Rapids.

Mesick—Joseph Hjrschman has closed
out his stock of general merchandise
and will re-engage iii a similar business
as soon as he finds a suitable location.

St. Joseph—Joseph Bodjack and Julius
Brunnier have formed a copartnership
and engaged in the dry goods business
under the style of Bodjack & Brunnier.

Allegan—Lynn A. Cook has taken
over the interest of his partner in the
Cook & Cosier drug stock and will
continue the business under his own
name.

Saranac—Dr. L. S. Weaver has sold
his drug stock to A E. Faxon, who has
been prescription clerk for Mansfield
Bros., of Otsego, for the past three
years.

Battle Creek—J. M. Tuttle is erect-
ing a store building at the corner of
Lake avenue and Bidwell street and will
occupy it with a stock of groceries about
June 15

Benton Harbor—A. H. Wiggins has
sold his interest in the Battlement Drug
Co. stock to his partner, Benjamin J.
Butzbach, who will continue the business
under the same style.

Onsted—The Onsted Co-Operative
Association has been organized and
will conduct a co-operative mercan-
tile business, with an authorized cap-
ital stock of $15,000.

St. Louis—W. D. Iseman has sold his
undertaking and furniture stock to G.
R. McDonald and C. A. Rehle, who will
continue the business under the style
of McDonald & Rehle.

Homer—George E. Bangham, who has
conducted a drug store here for the past
twenty-five years, has sold his stock to
C. W. Parker, of Cheswick, Pa., wHo
will continue the business.
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Adrian—The Standard Merchandise
Co., of Cleveland, Ohio, has purchased
the E. C. Martin dry goods stock and
will continue the business under the
management of John Stark.

Detroit—The Kopatz Plumbing &
Heating Co. has been organized with
an authorized capital stock of $2,000,
of which amount $1,220 has been sub-
scribed and paid in in cash.

Port Huron—The Henson Cloth-
ing Co. has been organized with, an
authorized capital stock of $4,000, of
which amount $2500 has been sub-
scribed and $2,000 paid in in cash.

Detroit—The Marlborough Phar-
macy has been organized with an au-
thorized capital stock of $5000, of
which amount $2,500 has been sub-
scribed and $2,000 paid in in cash.

Essexville—The Alcona Fish Co.
has been organized with an author-
ized capital stock of $16500, all of
which has been subscribed, $4,500
paid in in cash and $12,000 in proper-'

tyLakevieW—N. H. Youngman, dealer in
furniture and hardware, has admitted
to partnership his sons, Leach and Clef-
ton, and the business will be continued
under the style of N. H. Youngman &
Sons.

Muskegon—Edward N. Spliedt has
purchased the drug stock of .the late
C. B. Braden and will continue the busi-
ness at the same location, 351 Washing-
ton avenue, under the style of the Via-
duct pharmacy.

Rochester—Tienken & Case, hardware,
plumbing and real estate dealers, have
dissolved partnership. William Tienken
will continue the plumbing and real
estate business and C. W. Case the
hardware business.

Beaverton—Frank  Kunzie, of the
Kunzie Hardware Co., has purchased
the interest of L. Burt in the Woodward
& Burt implement stock and the busi-
ness will be continued under the style of
Woodward & Kunzie.

Iron Mountain—The Capestrano
Mercantile Co. Ltd., general depart-
ment store, has been organized with
an authorized capital stock of $2,500
of which amount $2,100 has been sub-
scribed and paid in in property.

Collins—Bubee & Eager, whose stock
of general merchandise was completely
destroyed by fire April 29 will conduct
their business in the Keefer store build-
ing until the completion of their store
building on the site of the burned struc-
ture.

Detroit—The three-story brick build-
ing at 36 Broadway, has been leased
for five years by the Wiley & Dixon
Chandelier Co. The property, with a
frontage of 20 feet and a depth of 100
feet, adjoins the McDiarmid Candy Co.,
who hold it under a long lease.

Hastings—C. E. Harvey, D. C. Bron-
son and E. F. Bottom have formed a
copartnership and engaged in the drug
business at the corner of State and Jef-
ferson streets, under the style of the
Hastings Drug Co. The store will be
under the management of Mr. Harvey.

Muskegon—The Magoon & Kim-
ball Co., dealers in coal, wood and
ice, have merged their business into
a stock company under the style of
Magoon, Conger & Swanson Co., with
an authorized capital stock of $5,000,
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of which amount $3,000 has been sub-
scribed and paid in in cash.

Six Lakes—P. R. & S. ML Dinsmore
have sold their private bank, recently
established at Six Lakes to Orr & Co.,
their competitors The two banks were
established the same week and there
has been a merry fight on for suprem-
acy. That the field was too small for
two banks was admitted from the start.

Owosso—The Grand Trunk Railway
sued the Owosso Sugar Company to col-
lect demurrage charges of* $64. The
Sugar Company put in a counter claim
of $500 for the cost re-refining sugar
which was damaged by the cyclone Nov.
11, 1911 A jury in the Circuit Court
gave the Sugar Company a judgment
of $500 and allowed the railroad’s claim
of $54. The car was on an Ann Arbor
railroad sidetrack on the night of the
cyclone and the Grand Trunk claimed
that as it had not been delivered to its
track it was not liable.

Detroit—A number of complaints
have recently come to the AdCraft
Club of Detroit, as well as to the Gov-
ernor of Michigan, calling attention
to the “pure advertising” law which
went into effect in the 1913 session
of the Legislature. Not one investi-
gation has been made, although nu-
merous complaints have been made
against concerns whose advertise-
ments bore every evidence of un-
truth. Among the offenders of the
law referred to have been two piano
concerns, two ready-to-wear and sev-
eral furniture installment houses.

Manufacturing Matters.

Allegan—Baker & Co. are erecting an
addition, 70x 90, to their furniture fac-
tory.

Kalamazoo—The Riverview Coated
Paper Co. is erecting two additions to
its plant.

lonia—John McKendry has opened
the creamery he has just erected at 355
State street.

Detroit—The Signal Motor Truck
Co. has increased its capital stock
from <$0,000 to $35,000.

lonia—J. Hale & Son have completed
their new flour mill and will open it
for business about June 1

South Haven—Funk & Merrifield,
wood and coal dealers, have erected a
feed mill which they will operate in
connection with a retail feed and pro-
duce store.

Detroit—The plant of the Detroit
Body Co. will be sold at auction Satur-
day by the Security Trust Co., trustee
in bankruptcy. The plant and equipment
have been appraised at about $235,000
and the trustee has already received
one offer of $170,000.

Detroit—The Brown Metallic Prod-
ucts Co. has been organized to man-
ufacture and sell metal goods, spe-
cialties, supplies, fixtures, etc., with
an authorized capital stock of $10-
000, of which amount $5,000 has been
subscribed and paid in in cash.

Detroit—The Maximotor Co. has
been organized to manufacture and
sell power generating machinery and
power driven conveyances, with an
authorized capital stock of $60,000, of
which amount $30,000 has been sub-
scribed and paid in in property.
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Review of the Grand Rapids Produce
Market.

Apples — Roman Beauties and
Winesaps command $250 per box.

Asparagus—$1.50 per box of 2 doz.

Bananas—The price is steady at
$3.75 per hundred pounds. The price
per bunch is $2@3.

Beets—60c per doz.

Butter—Receipts are increasing, and
so is the demand. The quality of butter
is fair and will continue to improve as
the season advances The market is
steady at a decline of 2c for the week.
Perhaps conditions will remain as they
are for another week, when the receipts
will start to increase and prices will
probably decline somewhat. Fancy
creamery is quoted at 25j4c in tubs,
27c in prints. Local dealers pay 2lc
for No. 1 dairy, 16c for packing stock.

Cabbage—$3.50 per bbl. for new
from Texas.

Carrojts—65¢ per doz.

Celery—$1.75 per case of 3to 4 doz.
for Florida; 60c per bunch for Cali-
fornia.

Celery Cabbage—$2 per doz.

Cocoanuts—$4 per sack containing
100.

Cucumbers—$1 per dozen for hot
house.

Eggs—Receipts continue liberal. The
consumptive demand is about as usual
for the season and the bulk of the re-
ceipts are going into cold storage. Pres-
ent arrivals show very good quality and
the market is very healthy and gives
no sign of any material change. Local
dealers are paying 18c this week.

Grape Fruit—3$3@4 per box.

Green Onions—Silver Skins, 15¢
per doz.; Evergreens, 12Jc.

Honey—18c per Ib. for white clover
and 16¢c for dark.

Lemons—Californias and Verdellis,
$3.50@4.50.

Lettuce—Southern head, $185 per
bu.; hot house leaf, 12c per Ib.

Nuts—Almonds, 18c per Ib.; filberts
15¢c per Ib.; pecans, 15c per Ib.; wal-
nuts 19c for Grenoble and Califor-
nia, 17c for Naples.

Onions—Spanish  $1.50 per crate;
Texas Bermudas, $1.50 per crate for
either white or yellow.

Oranges—Navels are steady at £

4.

Oyster Plant—30c per doz.

Peppers—60c per basket for South-
ern.

Pieplant—3c per Ib.; 85c per box.

Pineapple?—%$2.40 per crate for Cu-
bans.

Plants—Tomato and cabbage, 65c
per box of 200; pepper, 90c; flower-
ing plants, $1.25.

Pop Corn—$1.75 per bu. for ear, 4c
per Ib. for shelled.

Potatoes*—OId are in fair demand
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at 38@40c per bu; new Bermudas,
$250@2.75 per bu.; new Floridas,
$2.50 per bu. or $6 per bbl.

Poultry—Local dealers pay 15c for
fowls; 10c for old roosters; 10c for
geese; 14c for ducks, 14@15¢ for No.
1 turkeys and 10c for old toms.
These prices are 2¢c a pound more
than live weight.

Radishes—25¢c for round and 30c
for long.

Strawberries—24 quart crate, $2.40
for Tennessee and $2.65 for Louisi-
ana.

Tomatoes—75¢c per 5 Ib. basket for
Southern.

Turnips—50c per doz.

Veal—Buyers pay 7@Ilc according

to quality.

The Grocery Market.

Sugar—There have been fractional
fluctuations in raw sugar during the
week, but the market is now fairly firm,
owing to a rumor that some sugar would
be bought for foreign trade. The active
season in this country for refined sugar
is approaching. June being a time of
large consumption, the preserving of
small fruits and berries calling for large
supplies, the same being true of the
manufacture of ice cream and soft
drinks incidental to the hot weather.
Refiners expect to have their hands full
once the spurt starts in, and with con-
tracts on their books for weeks to come
there is no incentive to shade the éc
price quoted in all circles. From all
indications the year will be very re-
munerative, although of course the Cu-
ban planter will reap the chief benefit
through prevailing high prices, which
are 160 points above the level of 1914.

Tea—The Japan market is becom-
ing more active, with prices for the
new first crop slightly higher than
last year. The season is about ten
days late, owing to the cold weather
and insect damage, but the quality of
the crop now being picked is fully
equal to last year. The advance in
ocean freights makes the laid down
cost about J4c higher. Formosa re-
mains about the same, holding strong
under increasing demand from all
quarters. The China markets are ex-
pected to open this week. Strong
prices in sympathy with other kinds
are expected.  Ceylons and Indias
are unusually high owing to scarcity
and high rates for tonnage.

Coffee—The market is about urn
changed for the week, although the
advices from Brazil are not especial-
ly strong. Spot Rio and Santos are

in fair demand if the quality is good.,.

Poorer qualities are quite dull and
heavy. Perhaps purchases could be
made a shade under a week ago. Mild
grades are about unchanged and in
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small request. Java and Mocha
grades are unchanged and quiet.

Canned Fruits—Apples are cheap
and dull. California canned goods
are moving to some extent on spot
at prices below the cost of produc-
tion. This applies particularly 1o
peaches. The expectation is for a
very large crop of California fruit
this year. Small Eastern staple can-
ned goods are all unchanged and in
light demand.

Canned Vegetables—While holders
of spot tomatoes, especially unlabel-
ed stock, are firm in their views buy-
ers show little disposition to meet
them and little business for imme-
diate delivery is being done. The-
weakest point in the spot tomato sit-
uation is in No. 10s, which seem to
be entirely neglected and urged for
sale in spite of the fact that spring
demand from the hotel trade is due
and ought to absorb a good deal of
the available supply. A fairly active
demand is noted for low grade peas,
but buyers are reluctant to meet sell-
ers’ views and business is compara-
tively light. Some large sales of
strictly standard Western stock were
said to have been put through last
week, but the particulars were not
disclosed. Some of the stock was
said to be even better than extra
standard, but this was a special deal
on the part of a holder in need of
ready money and could not be ac-
cepted as a criterion of the general
market. Most holders of standard
Western peas are asking full quoted
prices. Medium and finer grades of
peas are quiet, but prices are main-
tained on the basis of previous quo-
tations. In the other lines trade is
slow and prices are more or less
nominal. Corn is without change.

Canned Fish—Advices from East-
port state that the run of sardines
is light, but demand is moderate,
and while the tone of the market is
firm prices show no appreciable
change. Imported sardines are firm,
under limited stock and uncertainty
as to future supplies. Salmon is quiet
and on the lower grades irregular,
although on chums the feeling is re-
ported to be firmer. Red Alaskas and
medium reds are somewhat nominal.
Other canned fish are inactive with
prices more or less nominal.

Dried Fruits—In California prunes
the tone of the market is firm owing
to compartively light and well con-
centrated stock. However, the con-
suming trade is not buying anything
more at present than is absolutely
needed. Apricots are dull and the
market is easy. Peaches do not seem
to be wanted here, and as there is
understood to be a large carryover
on the Coast, the tone of the market
is easy if not actually weak. Ex-
cept in Coast Sultanas, supplies of
which are closely controlled and com-
paratively small, the market for Coast
raisins of all descriptions is dull and
nominal. Holders, however, and es-
pecially the so-called trust, are not
inclined to shade quotations. The
Associated Company is said to con-
trol the bulk of the stock and expects
that the balance of the 1914 crop
will all go into consumption before
the new drop is ready. Imported
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raisins get little attention, but, as sup-
plies are small, prices are maintain-
ed. Currants are stronger owing to
advance in freight rates and scarcity
of steamer room in Greece. As to
the coming crop, at last advices it
appeared to be making favorable pro-
gress, but stocks remaining of the
1914 product in primary markets ap-
pear to be amply sufficient for the
requirements of consuming countries
for the balance of the season. Dates
are quiet, with a firm feeling in Sairs,
which are in light supply, but stocks
of Hallowees and Khadrawees in bulk
are ample, and the market for them is
nominal under a limited demand.
Figs in bags are firm, but stocks of
layers, although small, are getting lit-
tle attention, and under pressure to
sell from some quarters the market
is rather easy.

Rice—There is no weakening in
prices, as the statistical position of
the article is good, the supplies in the
South being only sufficient to carry
through the season until the new crop
moves. It is expected that a larger
acreage of Blue Rose will be planted
this year.

Cheese—The market is firm and
unchanged, with a light local con-
sumptive  demand. Considerable
cheese is being sold to exporters,
which is the principal reason why
the market is ruling higher than usual
at this season. As long as the ex-
port demand continues, the market
will be firm.

Rope—Both manila and sisal show
advances, as well as some of the gal-
vanized ware lines of goods. Sisal
clothes lines are being sold at 5 to 10
cents per dozen higher. Manila rope is
Ic per pound up. Galvanized tubs and
pails have gone up 15 per cent. As to the
latter this may be only a start, for manu-
facturers seem to regard several prod-
ucts not yet what they are costing con-
sidering advances in raw product tariffs.

Provisions—Smoked meats show an
improvement in the consumptive de-
mand and an advance of about
per pound. Both pure and compound
lard are in light demand, with prices
steady and unchanged. Dried beef,
canned meats and barreled pork are
showing a better consumptive demand
at about unchanged prices.

Salt Fish—The market for mack-
erel is looking up somewhat. No.
2 Norways are particularly scarce and
quotations are about $1 per barrel
higher than they were a short time
ago. The demand is not large. There
are plenty of mackerel in the coun-
try of all sizes, but a good deal of
the spot stock is of poor quality, and
buyers will not take it. Cod, hake
and haddock are quite dull and un-
changed.

O. M. Falarski & Co., dealers in
meats and groceries at 537 Stocking
avenue and who also conduct a meat
market at 802 Michigan avenue, have
merged their business into a stock
company under the style of O. M.
Falarski & Co., with an authorized
capital stock of $6500, all of which
has been subscribed, $1500 paid in
in in cash and $5,000 in property.

_Few tips come to the waiter who
sits down while waiting.


mailto:3.50@4.50
mailto:2.50@2.75

UPPER PENINSULA.

Recent News From the Cloverland of
Michigan.

Sault Ste. Marie, May 17—Herman
Rath, one of our hustling lumber op-
erators, lumbering near Tone for the
past winter, has ‘moved his camping
outfit north of Kinross, where he is
preparing for the summer’s, operation
in the bark peeling business. Mr.
Rath is a wvery successful lumber-
man who does not wait for the lum-
ber market to show improvement be-
fore going ahead, but is one of the
live wires" who finds a_market direct
with the builders, which has made
his_venture _a profitable one.

The first jitney bus appeared on the
Soo streets last week, Andrew Mc-
Mahon being at the head of the new
venture. It"was not started for the
express purpose of rellevmﬁ the heavy
traffic, but will create much new busi-
ness among many of the poorer class
who_ can now be accommodated at
a price within their reach and afford
them an auto ride without necessi-
tatln% their purchasing a machine.

e

“The time to swat the fly is before
the fo rush _is on.”
J. J. Cronin, manager of the meat

department of the A" H. Eddy Food
Emporium, has retired. His place is
now being filled by R. Balsinger,
who has ~ heretofore been assistant
manager. . . .
. Owing to the" increasing spring
business, McKillop & McLennan have
opened a new restaurant in the Ev-
erett block. This is_one of the larg-
est stores in the city and the new
enterprise has ?_Ienty of room to feed
the hungry. he “new proprietors
have fitted up the place in a very
neat and attractive manner and a
cleaner P_Iace would be hard to find.
An active campaign is being start-
ed by the Northern Protective As-
sociation to prevent forest fires in
the Upper Peninsulk woods during
the summer. The Association is made
up of large timber land owners, with
headquarters at Mumsmt{q. They have
otten out some excellent literature
or distribution on the question of
forest fires, giving reasons why every
?erson going into the woods” during
he dry summer months should use
every precaution to avert a fire and
refrdin’' from being careless in the
using of matches, efc. The motto of
the "Association is, “One tree ma
make a million matches, one matc
may kill a million trees.” It is hoped
that the _Association may have the
co-operation and support” of all per-
sons whose vacation is spent in the
woods. . . .
That the Soo is a Ilvelfy town will
be vouched for by one of the largest
gatherings of business and commer-
cial men who_attended a dinner at
the Country Club last Wednesday.
This was the_ first time the business
and commercial men have gotten to-
F(%ether for some time, although they
ave_not been asleep during the in-
termission. The time is now ripe, be-
cause the two power companies have
settled their differences and are now
Pr_epar_ed to sell power to new indus-
ries in this ideal location, which is
naturally designed to be one of the
main shipping” points of the Great

Lakes. ith"the three railroads caon-
necting and the .best of water ship-
ping facilities and the large amount

of power at the lowest rates of any
city in the State, the Soo cannot help
but reap the benefit of these vast op-
portunities. When the Soo business
men get together on the skirmish
lipe there is going to be further do-
ings. Pat Case, the Soo’s natural
born orator, was toastmaster. His
record for the past two years would
make a Depew Jealous. Pat does not
credit himself ‘with being much of
a speaker, but the witty way he tells
it does the business. Pat met a col-
ored man at the door when he ar-
rived at the Country Club, and look-
ing through his pocketbook for a
new dollar bill, Pat asked the dar-
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key, “l suppose, like a lot of other
eople nowadays, 7you would rather
ave clean money?” “Oh, that’s all
right, mister,” said the colored man,
“I" don’t care how you made your
money.” The first “speaker of the
evening was Hon. Mayor T. Handy,
who gave facts and f{__?ures rquard_mtg
the ci %/’s municipal affairs and point-
ed out the advisability of the city
officials and business "'men workin
together to derive the greates
amount of good. R. G. Ferguson,
proprietor of the Ferguson Hardware
Co., was the next Speaker and he
outlined the work necessary for the
coming year. Mr. Davis,” of the
Northern, Power Co-, and Fred War-
ner, representing the Edison Soo
Power Co., ~were also interesting
speakers, while D. H. Moloney, in a
short address, told how he had trav-
eled from the Atlantic to the Pacific
and made, a study of the conditions
in the various large cities and smaller
communities, but” concludes that the
Soo is the best city of them all. It
is conceded that Mr. Moloney is a
close second to Abe Lincoln and not
a faker, so his good judgment can
be relied upon. ~“ Chase S. Osborn,
just returned from his extended trip,
put the finishing touches in a speech
made in his usually able manner which
certainly made the business men feel
proud of their fellow_ citizen, as it is
a rare treat to Soo citizens whenever
Chase S. Osborn has anything to
say, as he is always at his best in
his_home town. ]

Charles_Follis, former proprietor of
the Ye Toggery, is passing around
the cigars 10 his numerous friends
on the first arrival in his family,
which is a_girl. Of course, Charley
is not kicking, but said he could not
have felt much more elated had it
been a boy.

Thomas™ A. Ford, popular manager
for the Western Express Co., re-
Eorts a very satisfactory increase in
he express™ business over last year,
although it was thought for a ‘time
when the parcel post” started up in
opposition to the express companies
that it would have a marked effect
upon the latter, which, however, does
not seem to be the case. Much of
the increase, however, can be ac-
counted for bg the personal atten-
tion given the business by Mr. Ford.
He iS to the Western Express_Co.
the same as William Sutherland is to
the ticket department of the railway
company here, making friends for his
compargf by .beln]g obliging, courte-
ous and looking for business rather
than discouraging it. .

“Those who have nothing to lose
are_quite willing to lose it.”

George Jeffries, former traveler for
Beecher, Peck & Lewis, of Detroit,
but for the past few years living
a_retired life on his estate at Ne-
bish Island, was a business visitor
here last week, shaking hands with
his numerous friends who were pleas-
ed to see him. He reports having put
in a_very satisfactory winter and Is
Iookln? forward to ‘the pleasure in
store for him this summer. )

“It’s a good plan to put off until
to-morrow the things 'we shouldn’t
do at all.” . . i

George Madison, Libby, McNeill
& Libby’s hustling salesman, is mak-
ing the” Soo this 'week. George has
a new order book which he hopes to
fill before leaving the city. He re-
ports a very successful trip and his
only worry s that the house will not
be “able to fill all of his_orders on
account of the shortage in some of
his lines at California. .

“ A mistaken man may mislead
others but it is only rarely that a
hypocrite succeeds in fooling even
himself.”

In making an auto tour of some
of the country towns last week, we
found that Brimley is still on the
map and one of thé busy towns with
an enterprising lot of merchants.
Thompson & Washburn report a very
satisfactory increase in their business
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this year. Both are charter mem-
bers "of the Brimley Booster Club
and hope to help land several new
enterprises for Brimley during the
coming summer. A. "W. Reinhard,
ﬁroprletor of a large general store,
as also put in_a busy winter, bein
one_ of the active men in" municipa
affairs. T. J. Lucas, proprietor of a
large grocery store, is doing a nice
business, having a very complete
stock, which is a credit fo the town.
Mr. Lucas makes a specialty of motor
oils and is headquarters for the auto
supply at Brimley. George Baylis,
proprietor of the” only ~hardware
store, while only a new resident, has
made wonderful progress and is one
of the busy merchants at Brimley.
Dick Palmer, ?_roprletor of Brimley’s
largest _confectionery store and pool
room, is also doing a thriving busi-
ness and has much confidence in the
town which has been his home for
a number of years.

At Dafter the merchants are also
a busy lot and report the best of
success _in business circles. G W.
Green, is busy_ painting his new gro-
cery store which is nearing comple-,
tion and is getting ready for a large
summer trade. David Lee, the post-
master and proprietor of one of the

eneral stores, is doing a rushing
usiness and is kept busy looking
after his business interests "and mak-
ing auto trips between the Soo and
Dafter during his spare moments.
McLachlan Bros, have completed
their new cement block and are now
able to take care of the wants of
the farmers. _There is no excuse for
any of the inhabitants sending to
mail order houses, as McLachlan
Bros, carry everything from a carpet
tack to house furnishings and also a
full line of groceries and meats. Thev
are more than pleased with the pro-
gress they have made = during the
Short timie they have been in the
business at Dafter. The new station
at Dafter gives the place the appear-
ance of a hustling village and it is
reported that it is almost impossible
to buy a location in the business dis-
trict at the present time.

“The most unappreciated valuable
s?rvll(ce is that rendered by the alarm
clock.”

\We notice by the papers that the
Chicago Boostér Club held an inter-
esting” meeting at the Hotel Sherman
last week with about eighty-five mem-
bers. No wonder Chicago is in the
lead with so large an attendance!
~ “Most fellows’ idea of a square deal
is to hold all the trumps.”

. Cap Roberts says, “You can never
judge a fellow by what he says he
said.”

James B. Melody, Swift’s soap
salesman, has just “returned from a
two weeks’ trip throu?h the copper
country and is one of the happiest-
salesmen on the road, as the copper
country has livened up and one can
not, fail to note the increased activi-
ty in business_circles_since the mines
are in full swing again.

The  McMillan  mystery is now
cleared up in the finding of the miss-
ing man, Shattuck, who was lost in
the woods last fall, being one of the
huntln%party from Detroit for which
search "has been made ever since. The
body was found near Laketon with
a bullet hole through his temple,
while the revolver was found close
by his side: Evidently a case of sui-
cide. The remains were taken to
Newberry, whence they were shipped
to Detroit for intermént.

J. Fritchen, proprietor of the Rock
View House, at St. Ignace, has dis-
Posed of his interest and fixtures in
he bar department to Christ Sor-
enson, who will continue the busi-
ness as before. The hotel is being
redecorated and the _ paperhangers
and painters are making a big ‘im-
provement. When finished the "hotel
will be a credit to the town.

‘The Sandleman general store, at
Pickford, has been taken over by the
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Pickford Department Store Go., just
formed and_incorporated. .

V. L. Lipsett, of Pickford, has
bought a Republic auto truck which
he will use for freight hauling on
the Pickford stage route. He is also
getting another Targe machine to put
on the route,JuI¥ 1 at which time his
contract begins Tor carrying the mail.
This second car will be used for mail
and passenger service. The auto now
used on the Rudyard route will be

ut on the Gatesville line, the con-
ract for which was also let to Mr.
Lipsett. .

ickford is to have a new Orange-
men’s hall. A meeting for maklng
the necessary arrangements was hel
last Monday. It is expected that the
building of the new edifice will start
at once. . .

“It is easier to forgive as enemy
than to wish him good luck.”

J. A Beechler, one of the berry
merchants near Rexton, remarked the
other day that it would now be a
ood_time for a naval battle between

ussia and _ Switzerland, but his
friend  replied, “But Switzerland
hasn’t any nav¥.” “I know,” said Mr.
Beechler,” “that’s why it would be a
nice even thing.”

“Love just happens,” says a wom-
an_writer, “so do mistakeS.”

Dave DeMun formerly proprietor
of the De Tour Hotel, is negotiat-
mP for a lease of the Superior Ho-
tel,_at the Soo.

One of our travelers tells of an
amusing instance which took place a
short time ago in one of the hos-
pitals where he had just been operat-
ed on for appendicitis.. After his op-
eration he was placed in a small ward
to recover from the anaesthetic, his
bed being between that of two pa-
tients previously operated on. As
he awoke from the anaesthetic he re-
marked, “Thank heaven, that’s over.”
“Oh, no,” said the patient on his
right, “when | was operated on the
doctor left a sponge and had to go
back and get it out.” “Yes, indeed,”
said the patient on the left, “and
when | was operated on the doctor
left the scissors and had to go back
and get them.” Just then the sur-
geon put his head in the door and
asked, “Has any one here seen my
hat?” and our ftraveler fainted.

,» “Every young man should under-
stand that his dead ancestors cannot
hold his job for him.”

It is now conceded that the cash
meat markets in the. Soo have been a
success. They are mcreasmg_ in pat-
ronage and are rapldI%/ gefting on
Easy Street. It pavs fo sell for cash
and"the onlf)]/ hard times talk we hear
is among the markets which are do-
ing a credit business.

Only those who hesitate can have
the benefit of second thought.”

William G.” Tapert.

They say that the_first time a man
marriés he wonders if he will be good
enough for her, but the second time

he wonders if she will be good enough
for him.
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MAIL ORDERS

We want your mail orders and believe it will be to
your advantage to send us your hurry up business,
because of our ability to give this particular and

prompt shipment.

We realize that a mail order is for goods that you
need immediately and, therefore, it is important that
these orders receive particular and very prompt at-

tention.

Our mail order department is in charge of one of the
best men in our organization, and this enables us to.
guarantee that your orders sent to us by mail, will
receive the very best attention it is possible to give

them.

This means service to you and good service promotes

your interest as well as ours.

Send us your mail orders.

W orden Q rocer Company
GRAND RAPIDS—KALAMAZOO

THE PROMPT SHIPPERS
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THE CRISIS WITH GERMANY.

What the German government will
do, is a question which involves the
question whether the Naval Board or
the Foreign Office will dictate the an-
swer. The two have already seemed on
occasion to be pulling in opposite direc-
tions. When there has been such evi-
dence of divergent opinion, the Ad-
miralty has invariably won; as the Gen-
eral Staff has won—always to the last-
ing international prejudice of Germany
—in vital matters of international policy
affecting warfare on land. It is possible,
also, that the recent German reverses on
land may have made the war officers
of the government intractable.

President Wilson’s note was worded,
with consummate skill, in such a way as
to make the outright rejection of its
terms by Germany equivalent to bold
defiance of the humane sentiment of the
neutral world. The German Admiralty
cannot know what might not conceiv-
ably be the later significance of the
American navy's active participation in
the war. What it must know, however,
is that our vast storehouse of capital
and material resources would be ab-
solutely closed to Germany during such
a war; that our powerful example might
go far towards determining action by
other neutrals, and that this possibility
would exist at the moment when the
Italian population are pulling fiercely
at the leash by which their government
holds them back from war with Austria.

The question as to the continuance of
American prosperity, even in the event
of an open hreach with Germany, stands
on other grounds. In the present pos-
ture of the European war on land and
sea, there is no possibility of hostile
contact between ourselves and Germany,
as individual antagonists. There would
still be left the remoter possibilities,
common to every war. It is conceivable,
as a pure hypothesis, that Germany may
force separate peace on her European
antagonists or annihilate the English
fleet.

But these possibilities are at least re-
mote. We were remotely confronted with
as formidable possibilities in our Span-
ish War, when the clash of Admiral
Dewey with the German Admiral Died-
erich, in Manila Bay, opened up a vista
to the imaginative mind. Yet in 1898,
even the stock market, which had broken
with the greatest violence when the
Maine was destroyed in Havana har-
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bor on February 15 and which had
fallen into renewed disorder when the
Spanish government, on March 7, de-
manded the recall of our Cuban Consul-
General, halted during the two or three
weeks before our declaration of war on
April 20, and began a vigorous and pro-
longed recovery on that very day.

One of the reasons for the quick re-
turn of the markets to a normal status,
when suspense was removed in 1898,
lay in the fact that the country’s finan-
cial and industrial position of the time
was absolutely sound; our markets on
the road to recovery, after a thorough
after-panic readjustment; gold flowing
into the country, and our people
enormously enriched by a record-break-
ing wheat crop, just sold at prices fixed
by the urgent needs, of Europe. A little
consideration will convince the attentive
mind that every one of these favoring
considerations of 1898 exists to-day.
What did not exist that year, but does
in 1915, is a financial position in this
country absolutely intrenched against
money panics or exorbitant interest
rates by a banking system which supple-
ments the immense advantages accrued
to our market by its economic power
in the face of Europe’s general war.

Three makeshift plans suggested
by the Department of Agriculture foi
rural credits point the way to the
only permanent instrument of self-
help in borrowing—co-operative cred-
it associations. All have been given
a practical trial in the West. Many
North Dakota farmers, contemplating
an increase in their dairy stock, have
induced local bankers to act as agents
in the purchase of the cattle and to
furnish the money.  The bankers,
thus assured that the loan is to be
used productively, furnish it at 8 in-
stead of 11 or 12 per cent. In Mon-
tana and Nevada, again, the farmers
in various places have organized as-
sociations and appointed trustees to
negotiate with the local banks for
loans on better terms, guaranteeing
payment on joint liability. Accord-
ing to a third plan developed in Wis-
consin and Minnesota, the guarantee
is furnished, not by the farmers, but
by organizations of business men
who are concerned with the improve-
ment of agricultural conditions. They
subscribe a percentage of the funds
loaned, with the understanding that
this is to protect the bankers. These
are, of course, all temporary expedi-
ents; a co-operating credit associa-
tion is permanent, is organized in de-
tail, and may establish a collective
fund as well as provide loans on rea-
sonable terms to its members. Such
associations will yet be instituted and
multiplied wherever high interest
rates make their need felt.

It is reported that the Borden Con-
densed Milk Co. is figuring upon a
proposition for putting up condensed
and evaporated milks in glass. The
scheme is to abolish the tin can and sub-
stitute a glass container with a tin cap,
filled and sealed in vacuum. The ad-
vantage claimed for the glass jar is that
its use will permit the housewife to
leave the milk in the original container
until used up.
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THE FINGER OF FATE.

Great issues stir profound emo-
tions. In the presence of a crisis
big with the fate of nations, men are
not shrill and clamorous. And there
is no mistaking the feeling which
now binds together Americans of all
classes and sections. It is deep an-
swering to deep. There are no vio-
lent demonstrations, no public ex-
plosions of wrath, but citizens every-
where commune with each other as
those who know that the Nation is
about to meet a supreme test. That
the people are of one mind in the re-
solve to meet it, is a proof that they
realize what it means, in all its reach
and scope. Given a high and just
cause, assured that the safeguards of
public law and the hopes and fears of
humanity hang upon the decision to
be made under a solemn sense of
responsibility, they will be swift to
line up with President Wilson’s firm
upholding of the law of nations in
general and the fundamental rights
of humanity. These are of more con-
sequence than the changing aspects
of the war. Indeed, they are among
the great objects which alone can
justify the prosecution of the war.
If, at the end of it, we do not come
out into a better world, where na-
tional security is written into inter-
national law, rather than proped oil
bayonets, all the blood will have been
spilled in vain. And it is because the
President has looked so steadily to
these ultimate gains and distant
hopes of civilization, even while de-
manding that our present wrongs be
righted, that his speaking out as he
has done in the name of this great
Nation has so impressed the imagina-
tion of the world.

There can be no doubt that Ger-
many has been impressed along with
the rest. Her rulers, even in the
midst of the passions of war, cannot
be so obtuse as not to have noted
the wide reverberations of President
Wilson’s utterance. They cannot be
ignorant of its remarkable effect up-
on German opinion in this country.
The notable thing is not merely that
German-Americans have hastened to
affirm their loyalty, at all costs, to
the land of their adoption, but that
they have felt that their mouths are
closed by the Lusitania atrocity; that
they can no longer stand by the Ger-
man government when it goes be-
yond the pale of civilization and de-
scends to the level of the most de-
based savage; that they, too, are car-
ried away by the wave of horror and
indignation. All this cannot be with-
out its influence upon the German
authorities. And as they observe the
wonderful response to the President
of the United States that has come
from all neutral nations, they must
see how urgent is their duty careful-
ly to consider their own position. It
is evident that the early fumings of
a portion of the German press were
not pleasing to the government.
Something like an official order must
have gone out to bring about the
change in the more weighty news-
papers. Germany has at least learn-
ed that an uncompromising and cal-
lous defense of the wholesale killing
of women and children on the Lusi-
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tania is not possible. The severe but
just terms in which the President
characterized that crime have sunk
into the universal conscience.

Whatever other appeals the good
people of our country have respond-
ed to, they cannot be indifferent to
that which is now made to them by
Ignace Paderewski on behalf of his
unfortunate countrymen. Back and
forth, over the doomed Polish soil,
the vast hosts both of Russia and
of the Teutonic allies have been surg-
ing, ever since the war began, “sweep-
ing away,” as Paderewski says,
“every sign of civilization, destroy-
ing dwellings, devastating fields, gar-
dens, and forests, and exterminating
human beings and animals alike.” In-
deed, so appalling has been the scale
on which this ruin and misery has
been wrought that it is the sense of
the utter inadequacy of anything we
are likely to do which, more than
anything else, accounts for even that
little not being done. But that is a
false view of the situation, and of our
duty. In the case of Belgium, the
united efforts of humane people the
world over, and especially of Amer-
icans, have accomplished more than
any one had dared to hope at the out-
set. Among those of use who live sur-
rounded by every comfort who seldom
deny themselves the gratification of
any accustomed luxury, there is hard-
ly one who could not well afford to
double or treble what he has done
for the innocent victims of this de-
vastating war. The appeal from Po-
land is not the last that will be made
during this time of the world’s agony;
but no such cry of misery should be
allowed to go unheeded. Contribu-
tions in response to Paderewski’s ap-
peal may be sent to the Polish Vic-
tims’ Relief Fund, care of National
City Bank, New York.

The efforts of Governor Willis, of
Ohio, to oust Food Commissioner S. E.
Strode from office has created a strange
tangle in food law administration in
that State. The trouble started when
the Governor asked for the resignation
of the Commissioner. There was noth-
ing personal in the action, Mr. Strode
being one of a number of officials in
various branches of the State govern-
ment to be the object of such attention,
but it was designed to pave the way for
a general reorganization. There is yet
a question as to whether the officials
will comply or stand on the principle
that they should serve out the terms
for which they have been appointed, un-
less inefficiency or other good cause is
proved. In the case of Mr. Strode he
has since been legislated out of office
by the enactment of a law changing the
form of his particular department and
doing away technically with the posi-
tion, he holds. Should this stand the
test constitutionally, it would mean his
retirement within ninety days, even
should he not resign. The whole mud-
dle, which was stirred up several months
ago, has interfered with the effectiveness
of the department. It has side-tracked
food legislation.

Sometimes food for thought is sup-
plied by one’s inability to get enough
of the other kind.
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JOINED HANDS AT JACKSON.

Annual Gathering of the Michigan
Wholesale Grocers.

The annual meeting of the Michi-
gan Wholesale Grocers’ “Association
took place at the Meadow Heights
Country Club, Jackson, last Wednes-
day. The meeting was called to drder
by President Gregory at 11 o’clock
and the roll call disclosed that forty
members of the organization were
present. President Gregory than read
his annual address as follows:

It is again my pleasure to have the
in_lege as your President of ex-
ending to you greetings and a hearty
welcome to our annual meeting.

A number of changes have taken
%I_ace since, our last meeting, H. U.

iggar_having left us to take up an-
other line of work. His place is now
filled by C. C. Ward. | am sure we
all regret losing Mr. Biggar, yet we
are very glad to welcome™ Mr.” Ward
and | know you will all %lve him your
hearty and loyal support.

Other faces that we miss are those
of W. C. Phipps, A J. Godsmark
and F. C. Holmes. In their passing
away we have all lost personal friends
and” the Association true and loyal
members. )

There_are a number of things |
would like to call your attention to,
but can only take fime to mention a
few of them;

Subsidizing Salesmen.

I cannot understand how an
ber can permit of this evil. Surely
there is no excuse for it. You pay
your salesmen and | can see no rea-
son why you should not be the one to
select 1he goods they should sell.
Think it over and put™a stop to this
evil in your house.

. Rebates.

I think you all know where | stand
on this question. Is there any reason
under the sun why you should.invoice
goods at one priceé and allow your
men or yourselves to aC(\:/(\E}Jt pay for
them at “another price? hy not be
honest with yourself and eliminate
this evil?

job-

Compensation.

You have all often heard the whole-
sale grocers referred to as the mer-
chandise bankers of the world. I can-
not tell you anything new along this
line, ou have heard, time and
again, of the amount of capital neces-
sary, of the number of bright, brainy,
capable men that are using their brains
and their ener?Iy helping to assemble
goods from all parts of the world,
glvmg to humanity many of the com-
orts “of life, and”a_large variety of
the necessaries of life in a scientific,
sanitary and economical way. It cer-
tainly “is a great and, good work,
worthy of commendation of a dis-
criminating . public and certainly
worthy of a just and reasonable com-
pensafion for services rendered, and
when you do not ask and receive a
reasonable compensation you not only
lower your dignity as a wholesale
grocer “but lower “your dignity as a
citizen of the greatest country “on the
face of the ea’th. . .

"Regarding Association work, Pnsh
hits the nail on the head when he
says that what many of us need, more
offen than we realize, is to be frank
with one another. e smirk and
smile at the fellow we’d like to stab
in the back. We call it tact and
think we are clever. But are we?
Now there_is only one cure for this
and that is being open and above
board, in coming right out and tellin
the other fellow what you think o
him—call “a spade a~ spade”—and
when the other fellow gets through
telling. you about yourself, you’ll
realiz€ that you have a few faults of

our own and when a fellow gets to
hinking of his own faults, he com-
mences_to see the virtues in the other
man. So don't be too anxious always
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to believe all you hear about the other
fellow.. Remémber that men are val-
uable just in_proportion as they are
able and willing to work in harmony'
with other men. When a person
loses his ability to co-operate with
others he has joined the Down-and-
Out Club,

In closing, | want to thank you all

for the many courtesies and the kind-
nesses shown me while | have been
our President. | assure you that |
ave enjoyed the 'work very much
and ask you all to extend to my suc-
cessor the same_loyalty and support
that you have given me.

Secretary Ward presented the an-

nual report of the Secretary and
Treasurer, which was accepted and
adopted.

Mr. E. D. Winchester read a paper
on “Following the Market” as fol-
lows:

. It seems to me that this is a very
important question and one that we
should all be interested in. We are
rocery jobbers, or, in other words,
uyers and sellers of merchandise. A
very large percentage of our volume
of business is made up of staple ar-
ticles which pay us small margins cf
profit. 1 think | am right when_ |
make the assertion that ordinarily
we all pay about the same for this

Ex-President Gregory

line of merchandise and our selling
prices are on about the same basis.

During normal periods of the mar-
ket | think that we are all inclined
to follow it as closely as possible.
There are times, however, of rapid
fluctuations in market values when we
do not seem to do so.

On occasions of decline in market
rices_of staples, we do not hesitate
ong in marking down our selling
prices, as we all know that if we
expect our salesmen to secure orders,
their prices must be based on present
values, regardless of the actual cost
of the gioods, as well as the question
of profit. i

But when there is an upward move-
ment in the prices of staples and we
are fortunate in owning good stocks,
is there not a temptation to continue
to_ sell at old prices, assuming that
this is a good time to win trade and
possibly get the better of our com-
petitors, Torgetting that others are
ust as smart as we are and possibl
ave a larger stock than we have®
After we have become tired of selling
at the low price and have advanced our
?_rlces to their proper basis, we often
ind_ that our ‘competitors are con-
tinuing to sell at the low prices. Be-
cause of this method, do we not lose
some of the profits to which we are
entitled and wh..ch are due our stock-
holders?

Occasionally a salesman comes to
us with the old story that a compet-
ing salesman is offering a special
(usually a staple article) at a very
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low price, and wonders how his com-
petitor can sell so low and, of course,
asks if it would not be well to meet
the price. The explanation is usuall

eas%/_—the g_obber_had a good stoc

of this particular item on hand which
he bought before it advanced. This
condition has prevailed in our market
of late on galvanized iron ware. We
all know that there have been several
sharp advances on this item during
the E)ast few months and we have re-
cently heard of jobbers offering gal-
vanized iron tubs at a lower price
than they would have to pay for them
on the date of sale.

The past year has been one of
rapid advanceés on many staple ar-
ticles, the next year may be one of
many declines, so we must not over-
look the fact that what goes up, usual-
ly does come down and sooner or.
later prices will drop off and we will
be compelled to lower our selling
prices regardless of the cost of the
stock on hand.

Would it not be well for us all to
now and then ask ourselves if we are
following the market as closely as we
might, and would we not be better
merchants and be fairer to our com-
petitors as well as our stockholders
and ourselves if we did follow the
market as closely as possible at all
times? )

Elliott,

Thomas of the National
Grocer Co., read a paper on “Subsi-
dizing Salesmen,” which contained
many important hints and suggestions
and will be circulated privately among
the members of the organization.

Luncheon was then served, after
which Mr. H. T. Stanton, of Grand
Rapids, read the following paper on
“Matters of Interest to Credit Menf”

When does a chattel mortgage be-
come an assignment for thé benefit
of_creditors? .

The practice of taking a trust mort-
gage to secure creditors of a retail
merchant and naming some individual
or firm trustee for “all of the cred-
itors has become so common that the
law applicable thereto should be
t{loroughly understood by the cred-
itors.

When the debtor is_clearly solvent,
but needs an extension of time in
which to meet his obligations, then
a trust mortgage, properly executed
and filed, furnishes a safé means_of
securing the creditors_ extendin
time, or furnishing additional _credit.

A verK different problem is pre-
sented, however, when a debtor is
known to be insolvent at the date of

|V|n% the mortgage and_ especially
if he has no hope or intention of con-
tinuing the business in an honest en-
deavor to retrieve his fortune.

In the first class of cases, the mort-
gage being given as security only and
with the “expectation of ]pa%lng the'
debts by the operation of the busi-
ness, the mortgage is valid and will
be sustained by the courts.

In the second class of cases, when
the parties know or have reason to
believe that the mortgage is given
with the purpose of making a dis-
tribution of the_ assets of the debtor
amon(_% his creditors, then the courts
hold that it amounts to a general
assignment and is therefore void; and
any” creditor may sue, obtain judg-
mént and levy on the property cover-
ed by the mortgage, or may attach,
or, if the trusteé has taken ‘exclusive
possession of the goods, probably
garnishment proceedings would lie
Iagalnst him as under the bulk sales
aw.

The appointment of a receiver, a
prolper proceeding in a state or Fed-
eral court, is the only legal and safe
way to conduct the “business of a
failing debtor while his affairs are
being wound up, and this only can be
obtained by the {udgment creditors.

The state court is less expensive
than the Federal court, and for all
cases liable to come up in our busi-
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ness, the state court is the proper
one. Of course, we always have the
bankruptcy court with us,” but this is
an expensive method. )

Conditional Sales of Merchandise

Sold for Re-Sale. .

There has been a rapidly growin

tendency on the part of jobbers an
manufaCturers to secure_themselves
by contracts, retaining title to the
merchandise sold untiT the same is
paid for or resold, and in the case
of resale before payment, then in the
proceedds of the salés until their goods
are paid for. )
It is not an uncommon t_h|ng1E to
find a country merchant with Trom
one to five lines of goods, purchased
on contracts, usually printed in fine
type on the order blank used by the
salesman, and which the merchant
has signed, supposing he was signing
only an order for the merchandise.
In a great many cases the merchant
did not know he had signed a con-
tract. This has been carried to such
an extent that certain lines of cloth-
ing, dry goods, rubber boots, shoes,
farm implements, jewelry and even
beer, cigars and whisky, ‘are sold oft
such contracts, and as Soon as a mer-
chant fails, _all_ these lines of goods
which remain in stock are reclaimed
by the sellers, and they come in and
prove their claims in the bankruptcy
proceedlngﬁ for any_balance of their
account that remains unpaid, and
share equally with other creditors in
the proceeds of sale of the remainder
of the debtor’s assets.

In some states these contracts have
been held void as against public pol-
icy. The Supreme Court of Michigan
has been opposed to the %reat weight
of authority and has held such con-
tracts valid in several instances, but
the Federal courts of both districts
of Michigan and the Sixth Federal
Circuit have twice held such_ con-
tracts_void and refused to permit rec-
lamation  proceedings under such
contracts. ]

Through the efforts of the Credit
Men’s Association, a bill has just been
enacted by the Legislature” of this
State, and the bill has been signed by
the Governor, which reads as follows:
. “Whenever any personal property
is sold and delivered to anP/ person,
firm or corporation regularly engag-
ed, or about to engage, In the business
of buying and selling such personal
roperty, with the condition affixed
0 the “sale that the title thereto is
to remain in the vendor of such per-
sonal ﬁroperty until the purchase
price thereof shall have been paid,
with the agreement express or im-
plied, that the same may be resold,
evert)FI such conditional sale in order
for the reservation of title to be valid
excepting as between the vendor an
the vendee, shall be evidenced in
writing, and the written contract of
every such conditional sale, or a true
copy thereof, shall be filed and dis-
charged in the same manner as chat-
tel mortgages are required to be filed
and discharged.”

It is also worthy of notice that the
Legislature also ‘amended the law
relative to filing chattel mortgages re-
quiring those that covered stock and
merchandise and fixtures, or a copy
thereof, to be filed with the register
of deeds of the count%, as well as the
tovynsh|P clerk of the township in
which the stock is situated. This
bill, if signed by the Governor, will
also affect the conditional sales con-
tracts just referred to.

Thomas J. Marsden of Lee & Cady,
Detroit, read a paper on “Can we Im-
prove our Methods of Handling
Specialty Orders,” as follows:

Before answering this, | want to
say something about the specialty
salesman. . . .

This type of animal is human, just
the same as you and your salesmen
are.

He is sent out by the manufacturer
to get orders from the retail trade
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to help his business, but indirectly to
help yours. .

. He works hard and Jong and is en-
titled to the co-operation "of you and
¥our_ salesmen, and | want to say that
he jobbing house who does nof treat
the ‘specialty man with as much con-
sideration as it does its customers is
overlooking a great big factor in the
success of its business.

Can we improve our method of
handling specialty orders?

| do not know, for | do not know
how you handle them.

Twenty years ago a specialty order
was someéwhat of a joke and the
buyer who purchased goods on the
strength of such order was generally
overstocked.

Those were the days of phonev
orders and phoney salésmen.

Those days have gone and the day
of_phoney salesman is_over. = .

o-day” the men selling specialties
are high-class gentlemen. Some of
them are over anxious and are liable
to sell a_man more than he wants,
but this is the exception and is the
only fault that | know of..

1" do not think there is any one
thing that has done more to~ bring
this “condition about than the efforts
of the Amerjcan Specialty Manufac-
turing Association. .

We have no trouble with these or-
ders_any more.

Ninety-nine per cent, of them are
absolutély fgood, and the 1 per cent,
is not the_fault of the salesman..

Now with this condition, it is up
to us to see that these orders are
taken care of properly. )

The manufacturer” has spent his
money getting the orders. Why
should we be careless with them?

The first thing to do is to see that
thea/ are delivered promptly.

o not hold them until ‘every one
%:_onnected has forgotten the transac-
ion.

The next thing is to deliver them
according to agreement,

Some houses call up their customer
to have the order verified.

_If you contemplate doing this, hand
it back to the salesman instead. You
will do less harm. . .

It may sound a little egotistical to
tell you” how to handle specialty or-
ders”and, no doubt, you may “have
a far better way thah"the way | am
going to tell you.

In"our country business, we use a
salesman’s_file, and all specialty or-
ders are filed under our salesman’s
name. .

When orders come in from John
Jones, salesman, our man goes
through the file and picks out all the
specialty orders, as well as back or-

ers, for all the customers (John
Jones has sent orders in for.

_This file is in front of him all the
time and nothing is missed.

In the city, we find that we can get
quicker and hetter results bK having
all city sReuaIty orders where our
salesmen have easy access to them
and each_mornin the¥ pick out al
the specialty orders Tor customers
whom the%/ are_going to call on that
day, and that item_is the first thing
théy enter on their order, whether
they sell anything else or not.

Gentlemen, the specialty order
business is a big thing and is worth a
whole lot of your serious. attention.

Reports of "the Resolution Com-

mittee and Nominating Committee
were received and adopted. The elec-
tion of officers resulted as follows:'

President—M. R. Carrier, Lansing.

First Vice-President—George S.
Danser, Petoskey.

Second Vice-President—Fred J.
Fox, Saginaw.

Third Vice-President—William J.
Butterfield, Jackson.

Secretary and Treasurer—C. C.
Ward, Detroit.

Executive Committee—Thomas J.
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Marsden, Detroit; Richard J. Pren-
dergast, Grand Rapids; Rudolph Otto,
Saginaw; A. E. Gregory, Grand Rap-
ids; Howard A. Musselman, Traverse
City; Hedley V. Taylor, Detroit.

The newly-elected President then
took the chair and accepted the posi-
tion. After a few well chosen words
which were heartily received, the
meeting then adjourned.

The selection of a place for hold-
ing the mid-winter meeting was left
to the President.

Analysis of the Trading Stamp.

There is a decided revulsion in this
country against that fiction, the trad-
ing stamp, so fascinating to children,
young and old. The conservative on-
looker commonly regards this device
as simply a means of cutting prices
or as a method by which one concern
gets a little advantage over another
without doing anybody any good. The
practice has grown into a huge abuse
in many directions and a considerable
number of trade organizations are
expressing themselves against it
Marshall Field & Co. recently gave
notice that they would cease having
anything to do with it. Many mer-
chant have entered into a careful cal-
culation of the cost of doing their
business, including the “profit shar-
ing” element, and they have conclud-
ed that stamps are not profitable to
them. They are extremely profitable
to many of the companies engaged
in this trade. But one trading stamp
company in Philadelphia has just fail-
ed. Looked at broadly, these stamps
are just so much added to the cost
of operation, a small item when a
single stamp is taken into considera-
tion, but a huge one when the busi-
ness spreads over the entire coun-
try. This is one of the fancies that
have become a fashion among our
people and it has had a long run but
it appears to be on the wane.—Econ-
omist.

Glove Duplicates Good.

Sellers of‘gloves in the New York
market report good duplicate orders
on fabric lines from the retail trade.
Most of the gloves wanted are long
ones, and the favorite shades seem to
be all-white and novelties in black
and white. The call for chamois
gloves is reported to be fair to good.
The fall outlook for the domestic
glove manufacturers is said to be very
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good, providing their operations are
not hampered by a shortage of raw
materials. French goods will be
scarce, it is said, because of the dearth
of workmen, and glove leather in
that country, and the apparent in-
ability of German and Austrian man-
ufacturers to get their goods through
will limit offerings of these gloves
here in the fall, unless the war ends
in the meantime. Current stocks of
imported goods are fairly heavy here
just now from all accounts, but they
are not expected to last long if they
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cannot be replenished. Short gloves
will lead the fall demand from pres-
ent indications, and many novelties
are promised.

Deafness is a terrible affliction to
men who like to hear themselves talk.

OFFICE OUTFITTERS

LOOSE LEAF SPECIALISTS

237-239 Pearl St. (oetrthe brldte) Grind Ripidi, Mich.

H. LEONARD & SONS

WHOLESALE COMMISSION AGENTS FOR

House Furnishings, China Ware, Glass and Silverware
Headquarters for Toys and Fancy Goods

Space Devoted to Samples—20,000 Square Feet
GRAND RAPIDS, MICH.

Of course we want your order.

Of course we don’t expect it unless we deserve it.
But it is our low prices as printed in our catalogue that brings to us

an ever increasing volume of business.

We are one of the few firms in business that dare to print their
prices and this is what makes buying by mail safe or even possible, as you
take no risk but can save money, time and very often freight charges.

Our catalogue illustrates the lines for which we are the wholesale
commission agents better than the goods could be shown to you in any
other way unless you could come into our store in person and see the mag-

nificent assortment we are showing.

hand, may we send it to you?

If you have not our catalogue at

A POSTAL WILL BRING IT

Spring and summer goods are in daily demand and you can cer-
tainly sell these lines to your customers with a profit as they must have

these things in their homes.

Hammocks
Screen Doors
Window Screens
Oil and Gasoline
Stoves
Lawn Mowers
Go Carts and
Baby Carriages
Galvanized Iron Ware

Sherbets

Fly AW ow o With

While They Last.

Soda Glasses and

Garden Hose

Lawn Sprinklers

Garden Tools

Wire Screen Cloth

Sulkeys and Children’s
Wheel Goods

Refrigerators

Vases and Show Jars
Shelf Paper

Paper Napkins
Laundry Goods

Fly Killers and Traps
Japanese Lanterns
Croquet Sets
Lemonade Sets
Stoneware .

LatGepsehiRt oh B Bandie
Only a Few Thousand Left.

JOHN E. PENNINGTON & CO.

charlotte, Michigan

THE FIRST AND FOREMOST
BUILDERS OF COMPUTING SCALES

GENERAL SALES OFFICE

326 W. MADISON ST. CHICAGO

ALWAYS OPEN TERRITORY TO FIRST CLASS SALESMEN
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American Fashions In
Men’s Garments.

There was a time when men who
were sufficiently interested in the
subject could talk upon the philoso-
phy of American clothes. We could
speak of our fabrics and styles and
methods lyith that same assurance
with which we can boast of our
wheat fields and our apple crop, but
that philosophy, wide as it was at
one time, has seemed to embrace a
smaller range of late years, until we
are now come to a place where there
seems hardly anything to talk about.
In our clothes, at least, we have be-
come a race of imitators only too
content to be the followers of other
people’s ideas, yes, even eager to ac-
cept gratefully those suggestions
which have deprived us of nearly all
claim to originality.

The writer talked recently with a
widely-traveled American, who is a
Yanke'fe to the backbone, and who
believes his country and its people
are the best on earth. One very for-
cible remark of his is the key to the
situation. He said, “There is hardly
a ready-made shop in this country
where | can buy clothes, for an
American. Once a Yankee was
known by the cut of his suit from
Mayfair to Bombay; on the other
side they used to ask me if | didnt
want my clothes made American
style. The coats were made for our
square-shouldered, deep-chested men;
they were made right and cut right
and they were better than anything
I've ever seen since.

“l dont want to be English,
haven't the slightest wish to be taken
for an Englishman. Why should |
dress like one? What on earth makes
it fashionable for Americans to wear
French hats or Austrian hats, Pari-
sian shirts or cravats or gloves?
They try to sell me suits laying
stress on the fact that the fabric was
woven in Scotland, the style con-
ceived in Bond Street and sanctioned
by Pall Mall. Havent we mills that
can turn out material as good, or bet-
ter, and brains that can plan models
of their own sponsored by Ameri-
cans?”

He talked in strong fashion, but he
is the sort of man who hits the truth
every time and sticks to it when he
speaks. | guess weve all felt that
way, in more or less half-hearted
style, about this very thing. What is
there about any other' country that
we need imitate it and particularly
in so personal a matter as clothing?
It is so that big establishments offer
the buyer every variety of article and
he may choose as he pleases from
things distinctly American or things

Plea For
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foreign. But the trend is to educate
him in the direction of the latter.
The so-called best dressed men about
him boast of this or that worn with
the sole distinction that it came from
across the water; the fashionable
shops dwell upon importations, there
is a very halo about something that
came through the custom house. And
all this clowning makes for a con-
stantly higher grade of goods com-
ing from abroad with a proportion-
ately lower one produced here.

I know a New Yorker whose busi-
ness takes him abroad every other
year. While in London he buys a
dress suit on each visit, that is, every
second year; it costs him about for-
ty-five dollars, and, of course, is made
in the advanced English style, and he
takes a great deal of pride in it. Now,
this particular man’s example has
been followed by half a dozen others
of his set, and from this you see what
such a notion can do in the way of
turning trade from our own market.
The plea of money saved is untrue,
for the same tailor who would charge
him the exorbitant price of a hun-
dred dollars or more in this country
could be readily found in London,
and dollar for dollar he gets no more
there than he would here.

If Germany can make cheaper hose
and England cheaper gloves, it will
only be a matter of time before our
own manufacturers out of self-pres-
ervation will equal their grade and
the price. It can and will be done
and the years will prove it in th's and
every department of such stuffs as
need no particular clime for their
manufacture.

But meanwhile we have to deal
with invading styles and oust them,
or the slavish habit of imitation will
completely take from us every vestige
of that good, old feeling—to be pre-
eminently American in everything is
the only view to hold in our attitude
toward the rest of the world. Let
us get back to our erect, natural-
shouldered coats, trousers that really
fit and waistcoats made as these
were intended to be. Let the un-
gainly slouch adopted by some
lounging idler in London’s half world
be forever cast aside so that we may
return to the clean-cut figure which
has been the pride of our American
manhood. That ridiculous expres-
sion, “carefully careless,” has no
place in our lexicon; it isnt Ameri-
can and means nothing.

We go abroad and laugh at the
funny fashions we see on the other
side; what Yankee, at the bottom oi
his heart, doesn't feel the modes of
Berlin, Vienna, Paris and London are
the queerest under the sun? His in-
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stincts are American while he’s there,
but he’ll come back and have his
tailor' here make him a London suit,
just the same, if he hasnt the nerve
to bring one with him. If there were
a single point in the favor of for-
eign clothes it would be otherwise,
but to wear them just because they
represent an imported idea, as though
something from abroad simply must
be right, is logic unworthy of our
clear, American minds.

Let us return to out own philoso-
phy of clothes, clothing for our own
people, designed by us, for us. We've
always prided ourselves on our com-
mon sense; it’s been the big asset in
our upbuilding. Here is one place to
apply it to advantage. When you
happen to be in Cairo let them know

1

you're a Yankee by the cut of your
clothes, and if in good time we can
not convince the whole, wide world,
that our styles are the best, bar none,
there must be something wrong
somewhere, and it’s up to every man
of us who wears clothes to find out
where the trouble lies.

There should be nothing anywhere
good enough for us but that which
is born of our own industry, intelli-
gence and good sense!—Richard C.
Boehm in Haberdasher.

Sure Proof.
Mother—Are you quite sure that
you have ceased to love him?
Daughter — Absolutely! | dont

even care if he has a pretty stenog-
rapher in his office!

CITIZENS LONG
DISTANCE SERVICE

To Detroit, Grand Rapids, Lansing,
Jackson, Holland, Muskegon, Ludington,
Traverse City, Petoskey, Saginaw—Also

to all
Points.

Intermediate and Connecting

Connecting with 200,000 Telephones

in Michigan.

CITIZENS TELEPHONE COMPANY

Grand Rapids Store Fixture Co.

No. 7 lonia Ave., N. W.
Grand Rapids, Michigan

W ire Chairs and Tables

For Soda Fountains and Restaurants
Show Cases “New and Used”
For every kind of business

DESKS—FIlat, Roll Top and Standing Desks
“Used” but look like new



18

Michigan Poultry, Butter and Egg Asso-
ciation.
President—H. L. Williams, Howell.
Vice-President—J. W. Lyons, Jackson.
Secretary and Treasurer—D. A. Bent-
ley, Saginaw.

Executive Committee—F. A. Johnson,
Detroit; Frank P. Van Buren, Williams-
ton; C. J. Chandler. Detroit.

Egg Case Tests Made By the Gov-
ernment.

The Agricultural Department has
recently completed a series of tests
with egg cases with the object of de-
termining what kind of wood and
what kind of fillers and flats best
protect the cases of eggs from jarr-
ing and pressure such as they receive
in ordinary handling and in shipment
in cars. After preliminary tests in
the Department’s laboratory the work
was extended in the laboratories of
the Bureau of Standards and later
the experiments were repeated in co-
operation with the Forest-Products
Laboratory at Mladison, Wis.

Strength of Woods.

One series of tests was made to
determine the strength of egg cases
made from the three different kinds
of wood used in this work—cotton-
wood, tupelo, and gum. In these tests
the cases were subjected to an evenly
exerted and definitely measured pres-
sure. These results indicate that
there is very little difference in the
strength of the various woods. Cot-
tonwood possesses certain advant-
ages, however, in that it does not
warp or crack as readily as the other
woods, is lighter, softer, more easily
handled, and is odorless. The other
woods, however, give satisfactory re-
sults under certain market environ-
ments, and because of the growing
scarcity of wood it is not advisable
to depend on one variety exclusively.

Strength of Fillers.

A similar series of tests were made
to determine the strength of fillers, as
the little cardboard cells in which
the eggs are packed in the case are
designated in the trade. In this test
a box was made into which the filler
fitted exactly. A wooden plunger
also fitting exactly into the box was
brought down accurately on the top
of the cardboard cells. The pressure
exerted up to the point where the
cardboard crushed was accurately
measured. This test disclosed that a
No. 2 filler can stand less than half
the direct pressure that a Nio. 1 filler
will stand.

It is to be expected that old fillers,
or those that have been wet, would
show much less resistance to pres-
sure than did these new fillers.

One of the most important parts
of a filler, and one the usefulness of
which is frequently overlooked, is the
tip of the filler, or little strip of
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cardboard on the end of each parti-
tion projecting on all sides of the
little cells. The purpose of these tips
is to keep the cells from shifting in
the boxes and to keep the outside
rows of eggs from coming into con-
tact with the sides of the cases.
Wire Binding.

The tests also included investiga-
tion of the advantage of wire bind-
ing. This wire—about 3-16 inch wide
and 1-32 inch thick—is passed around
the ends of the bottom and side ve-
neers and is nailed to the thick ends
of the box through holes in the wire
spaced about 3 inches apart. This wire
is not commonly used over the top
of the case. Apparently it has cer-
tain advantages. It holds the three
pieces of vefteering to the end boards
more securely than ordinary nails.

In the test with different kinds of
nails it was found that cement-coat-
ed nails have a greater holding power
than smooth nails, because the coat-
ing adheres to the wood. This coat-
ing usually consists of resin mixed
with some similar material, such as
wax. The heat developed in driving
the nail fuses the coating and causes
it to adhere to the wood, much like
glue about a wooden peg.

To determine the relative breakage
in different parts of the case, the in-
vestigators studied a number of ship-
ments of eggs shipped under differ-
ent systems of packing and handling
in cars. The great damage to cases
in cars arises largely from the fact
that they are not packed tightly
enough to prevent their shifting
along the length of the car. Where
there is any space left at the ends
of the car the entire load of cases
is apt to shift back and forth against
the ends of the car when the car
starts, stops, or is shifted. As a re-
sult of these investigations, it appears
that in well-stored carload lots the
breakage in transit in all parts of the
case is very much the same. With
less than car load lot shipments, and
especially with less than carload
shipments where the car picks up part
of its load at different times, the
damage in the ends of the case great-
ly exceeds that in the more protected
rows. This indicates that either
stronger-tipped fillers must be used
or some other plan must be devised
for protecting the ends of the cases
in such shipments. The breakage in
a car the ends of which are packed
tightly with straw is less than under
the other systems. It must be re-
membered, however, that straw-pack-
ing in hot weather in refrigerator
cars also may have a disadvantage in
that it may prevent the ready passage
of cold air from the ice bunkers, or
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else the straw may get wet from melt-
ing ice.
Damage in Layers.

Examination of many shipments
enabled the Department’s investiga-
tors to chart accurately the damage
to eggs in the different layers of
cases. Again in the case of the
straw-buffed cars the damage through-
out the case is very much the same.
As less favorable conditions of stow-
ing and handling in the car prevail,
however, the damage to the top lay-
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ers is far in excess of that in the
lower layers.

The damage in the top layers for L.
C. L. pick-up shipments reached 7.43
per cent. Apparently there is very
little preference under the different
types of shipment, so far as safety
goes, in other parts of the case. It
is difficult to specify the exact causes
of this top-layer breakage. There
are, however, many obvious factors
which contribute to this result. Some
of the breakage is undoubtedly due

Mail us sample any Beans you may wish to sell.
Send us your orders FIELD SEEDS AND SEED BEANS

Both Phones 1217

MOSELEY BROTHERS

Grand Rapids, Mich.

Endorsed by the Railroads

The Official Classification Committee of the Transcontinental Railroads has issued the
following order, effective Feb. 1. requiring the use of a dividing board in egg cases—“except
thatwhen an excelsior packing mat or cushion (made of excelsior covered with paper)

not less than eleven inches square, of uniform thickness and weighing not less than
ounces is used, dividing board will not be required next to eggs at top.”

In the wording of these specifications there is an evident testimonial to Excelsior Egg
Case Cushions in preventing breakage. It means that the experimental stage of these cushions
is passed. They have been tried, tested and now are approved as the best.

The above illustration shows very plainly just how Excelsior Egg Case Cushions are
used. From this it will at once be seen’that when they are used there isa great saving in time

in packing, over the usual manner of distributing loose excelsior at to

and bhottom of the

crate. This, combined with the practically absolute assurance against brgakage (one egg saved
in each crate will pay for the packlng?,_puts the egg packing situation into adp_lace where it is
i

scarcely an economy not to use Exce
to use them.

sior Egg Case Cushion and a very

stinct economy

They may be used repeatedly with ordinarily careful handling, as they are made from
odorless basswood excelsior, evenly distributed throughout the cushion, enclosed in the best
uality of manila paper, thus reducing their costto a minimum. You really can't afford to take
the chances necessary, on other methods of packing. Letus giveyou prices and samples.
Samples and prices can be obtained
from any of the following addresses:

Excelsior Wrapper Co. Grand Rapids, Mich.
Excelsior Wrapper Co. . . . Sheboygan, Wis.
Excelsior Wrapper Co. - 224 West Kinzie St., Chicago, 111

Our Facilities are such that Promptness is our slogan.

The Vinkemulder Company

Jobbers and Shippers of
Everything in

Fruits and Produce

Grand Rapids, Mich.
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to the fact that those stowing the
car carelessly step on the cases, the
lids of which -are not designed
to withstand unevenly distributed
weight.

A second cause is the improper
distribution of the packing in the top
of the case. This may take the form
of too much packing, unevenly dis-
tributed, which causes the lid to
bulge. A case with a bulged lid does
not stack evenly, and other cases
piled on top of it have a tendency
to crush in the bulge, and this pres-
sure transmitted through the pack-
ing may crush the fillers and damage
the eggs. A frequent form of this is
the placing of bunches of excelsior
on the top flat of each of the two
compartments of the case. On the
otherlhand, if there is not sufficient
packing in the top of the case, the
eggs in the top layer bounce against
the lid and the eggs in the lower lay-
ers may shift. There is apparently
no material difference in the use of
corrugated flats or excelsior as top
packing provided the excelsior is
evenly distributed and is in proper
quantity.

Concentrating Grape Juice by Freez-
ing.

Profiting by the success of concen-
trating cider into one-fourth its bulk
by the freezing and centrifugal pro-
cess, the Department of Agriculture
has now announced a similar method
of concentrating grape juice which
promises to do much to facilitate
keeping grape juice for beverage pur-
poses.

The new method consists in freez-
ing juice pressed from grapes into
solid ice, cracking this ice into pieces
the size of a walnut and whirling it
in a centrifugal machine such as is
used in separating molasses from the
sugar in sugar making. The rapid
whirling of the grape juice ice in the
centrifugal machine causes the sugar
or syrupy portion of the grape juice
to separate from the crystallized wa-
ter and to fly out into the receiving
chamber of the centrifugal. By this
method the grape juice is quickly re-
duced by the elimination of water to
one-fourth its volume so that the syr-
upy content of a gallon of grape juice
will make a quart of concentrated
grape juice.

Experiments in making the product
showed also that in the freezing and
centrifugalizing a large part of the
acid of the grape juice, which is in
the form of cream of tartar, is left
behind in crystals in the ice in the
centrifugal basket. After the syrup has
been concentraed it is sterilized by
heating and can then be kept indefi-
nitely. Aside from its special flavor
the new grape concentrate, it is be-
lieved, possesses certain commercial
advantages in that its reduced bulk
makes it cheaper to store, handle and
ship.*

The concentrated syrup from the
Concord grape is a rich purple prod-
uct somewhat thicker than maple syr-
up. When it is mixed in the propor-
tion of one part syrup to two and
one-half parts of water it makes a
novel unfermented grape juice with
the flavor of the grape but with much
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less acidity than is characteristic of
ordinary Concord grape juice.

There are interesting experiences
reported by merchants buying eggs
from the farmers who have switched
from the straight count to the can-
died basis for payment. This method
brings out the peculiarities of the
various customers and also sorts out
the good customers from the bad.
But occasionally it brings out some
facts with reference to the collection
of eggs on a farmer’s place that are
a surprise even to the farmer. For
instance, one farmer, who had for
years been a regular customer of a
certain lowa buyer, brought in a case
one day; and the buyer, who had
switched over to the quality basis for
purchasing, told him there were ten
distinctly bad eggs in the lot. The
farmer was very much insulted and
informed the dealer that the eggs
were all right, that they were very
careful about collecting them regu-
larly, doing this every day, that they
took good care of them after being
gathered as well as delivering them
frequently. An investigation of this
particular case, however, showed that
on this farmer’s place the gathering
of the eggs was left to the children
and if they should neglect a nest for
a few days no mention of this was
made when its contents were taken
later; or if they found a nest that had
not previously been discovered, they
took the contents thereof, turned
them all in for that day and gloated
over the large number of eggs they
had found. All of which was respon-
sible for the bad ones found in the
good customer’s case. This customer
was unknowingly trying to sell eggs
that were not good. The best way
to handle him and others of his kind
is to teach them to candle eggs so
they can tell for themselves which
are good and which are bad and learn
the reason before they try to market
an inferior product.

In Time of Trouble.

Robbie, for his misdeeds, was about
to get a thrashing . He left his moth-
er’s room and went to his own. Kneel-
ing down beside his bed, and with
hands clasped, he offered up the fol-
lowing prayer:

“Please God, if you are as good to
little children as they say you are,
now’s your chance.”

Jiernu on e

We Gall on

Your Customers

Through the Magazines and
tell them how good
and useful is

Mapleine

The last word in flavors
Order from
Louis Hilfer Co.
4 Dock St., Chicago. 111

CRESCENT MFG. CO.
Seattle, Wash.
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A Safe Match

Means a Safe Home

Every responsible grocer wants to sell his cus-
tomers matches which are nothing short of the
safestand best made. Thereby he safeguards the
homes of his community.

Any grocer who is not handling "SAFE HOME”
matches, should take steps to do so at once. Ask
any wholesale grocery salesman about them or
drop a line to the manufacturer, who will have his
salesman call and explain their superiority;

Every “SAFE HOME” match is non-poisonous,
strikes anywhere, is extra strong and sure, is
chemically treated to prevent afterglow when
blown out. and is inspected and labeled by The
Underwriters' Laboratories. Incorporated,

Made Only by

The Diamond Match
Company
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The new State bank for Potterville
is now an assured fact, as petitions
have been filed with the State for
formal application. All of the stock
for the new banking enterprise has
been taken and a new building will
be erected for the bank. Following
are the men who are backing the en-
terprise: J. G. Gidner, Dr. W. M.
Taylor, J. F. Collins and W. H. Van
Auken, of Potterville; H. K. Witham,
of Lansing; and John Hull, of Di-
mondale.

Mrs. Karl Keyes, widow of the Oli-
vet banker who died recently, has
filed in Circuit Court a petition in
chancery to settle the partnership in
the private bank conducted by her
late husband under the name of
George W. Keyes & Co. Judge Smith
granted the petition and appointed
Mrs. Keyes receiver. The bank was
re-opened Tuesday. Mrs. Keyes will
have charge of the business.

The case against Thomas V. Fritz-
patrick, former member of the Grand
River branch of the Central Savings
Bank of Detroit, who was charged
with misappropriating about $70,000
of the Bank’s funds, was dismissed.
Prosecuting Attorney Jasnowski ask-
ed the court to clear Fitzpatrick of
the charge. When the case became
public more than a year ago, it was
declared that Fitzpatrick was short
in his accounts because he permit-
ted L. D. Burnett, a horse dealer, to
make large overdrafts. It is under-
stood that a settlement between the
Bank and Burnett has been made.

The People’s Exchange Bank of
Hanover, has opened for business.
F. B. Bauer and M. T. Joslin, of
Adrian, are President and Vice-Presi-
dent, respectively, and Clyde Smith,
who had charge of the Jasper Bank,
will be Cashier.

The Central Savings Bank of De-
troit is doubling its floor space by
taking in another store to the north
of its present quarters. The growing
business of the Bank has made the
present quarters too small for some
time past. In 1907, when the Bank
started in the Majestic building, the

assets were $1,500,000. They are nowm

$7,000.000.

The Calumet & Hecla Copper Com-
pany has announced a quarterly divi-
dend”of $15 per share, payable on
June 18. This is the very best illus-
tration of the profits the company is
making in its operations at the pres-
ent time and as of great interest to
its shareholders as well as those who
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have investments in coppers general-
ly. Based on the next quarterly, the
Calumet & Hecla Company will be
paying at the rate of $60 per year,
and the earnings of the organization
must be considered in excess of this
amount, they being variously estima-
ed at from $35 to $100 per share, this
including earnings of her subsidiaries,
among which Ahmeek is the largest
earner. The news is most gratifying
to the entire copper district in that
it practically tells of the great suc-
cess of all the legitimate copper mines
in this country.

Richmond financiers are working
steadily to clear up the business tan-
gles involving the Richmond Elevator
and the private bank of W. A. Acker,
which was compelled to close its
doors when the elevators struck finan-
cial rocks. Albert F. Lindke is au-
thority for the statement that the
first dividend of approximately 25 per
cent, would be paid the last week in
May by the Bank. The Richmond
Bank expects to have on hand at that
time about $65000. A. B. Camp, Na-
tional bank examiner from Washing-
ton, has approved of the organization
and stockholders of the proposed new
National bank. Bert C. Preston,
trustee of the Richmond elevator,
gave an inventory of the property of
the company to an informal gathering
of the stockholders, attended by
President W. H. Acker; Vice-Presi-
dent F. F. Fairfield, of Marine City;
5. D. Grant, the new manager, and
Frank Keough, of Emmet. Mr. Pres-
ton hopes the sale of the property
will wipe out all indebtedness. J. A
Heath, Secretary-Treasurer and gen-
eral manager of,the elevator, has not
returned from the Polyclinic hospital
in New York City, where he went
just before the closing of the eleva-
tor. The Bank closed Tuesday, April
6, to avoid a run, following the clos-
ing of the elevator and the reported
bad condition of its financial affairs.

The Lusitania massacre has made
a profound impression on mankind,
which must have great consequences
immediately and as the years ago on.
The event is new in its kind, distinc-
tive, startling and a proper subject
for the consideration of statesmen
and diplomats ever until such bar-
barous atrocities shall be eliminated
from human history. The event may
involve the United States in war with
Germany. The subject is in the hands
of the President and his advisers and
thus far appears to have been han-
dled with wisdom. With respect to
those matters to which it is our duty
to give attention it is extremely im-
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portant, particularly as along with it
comes a sense of the extraordinary
inefficiency of the British govern-
ment. At no time since the outbreak
of the European war has the situation
been so clouded and has furnished so
few distinct tendencies which might
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produce conviction on the part of
the observer as to the outcome of the
conflict. At the present time Ger-
many’s extraordinary power has scor-
ed for that country marked successes,
against which can be set dowe only
one great success on the part of the

The
Old National Bank

GRAND RAPIDS, MICH.

Our Savings Certificates of Deposit form an
exceedingly convenient and safe method of invest-

ing your surplus.

They are readily negotiable, being

transferable by endorsement and earn interest at the

rate of 3% % if left a year.

Fourth National Bank

Savings
Deposits

3

Per Cent
Interest Paid
on
Savings
Deposits

Compounded
Semi-Annually

Jflh

Wm. Igfnﬁggn%rson,

Jomn Y Blodagt

-2 Eap

J- G'Rslsslrs]tgﬁtCashier

kav?* ,

Commercial
Deposits

3h

Per Cent
Intereat Paid
on
Certificates of
Deposit
Left
One Year

Depositary

Capital Stock
and Surplus

$580,000

thir ..



May 19, 1915

Allies, that is the Battle of the

Marne.

The Lusitania tragedy has had a
pronounced effect on business in the
United States. Pending negotiations
have been dropped, enterprises well
advanced have been held in abeyance,
securities which had been purchased
by dealers are unsalable to their cus-
tomers and money tends more and
more to accumulate in the banks be-
cause of the little demand by the busi-
ness community. Huge as this mis-
fortune is to the world as a war
event, it is also hurtful to economic
interests everywhere. But it is a
comfort that alarm in this country
has not been general or acute. If it
had been, the emotion would have
registered itself in higher rates for
money. Everybody is simply wait-
ing the possibilties of the near fu-
ture.

The action of the stock market
must be set down as once again evi-
dence of the fundamental strength
in American affairs. In the face of
such a satastrophe as that of May
7 a plunge in prices was inevitable,
for there are always speculative deals
which run quickly on the slightest
menace, and at first the extremest
possibilties of the affair naturally ap-
pealed to the imagination of the trad-
er. But buying power soon asserted
itself, and the fluctuations of the mar-
ket have hard.ly been so wide since
that fatal day as they had been previ-
ously for some weeks. That varia-
tions in price will be marked for some
time to come is inevitable. One al-
most wonders how there can be a
security market in the midst of such
troubles as the world is now experi-
encing. Prices have had to bear lib-
eral sales of American stocks by Eu-
ropeans. Not only is this the testi-
mony of persons engaged in the trade
but the rates of foreign exchange in-
dicates it. We no longer hear of
large importations of gold, although
the balance of trade in our favor is
still big. The foreigners are paying
their indebtedness on this side partly
with our securities.

Orders for war munitions continue
to be received by manufacturers in
this country although not on so num-
erous a scale as heretofore. Many of
the mills are so crowded now that
they will be unable to make further
contracts and months will be required
to complete those now in hand. Rus-
sia has called for 1,500,000 pairs of
army shoes, and it is said that busi-
ness pending aggregates well toward
5,000,000 pairs.

The extent to which the new war
developments have checked normal
business in this country will not be
known for a while yet. Recent inci-
dents had led to a reasonable expecta-
tion of an enlarged trade, and the
bank clearings for April were the
largest ever recorded for that month.
T}ie increase was however, almost en-
tirely in New York, the remainder of
the country showing a decline of v/2
per cent. Speculation on the Stock
Exchange accounts in the main for
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the New York record.  Since the
close of April there were material
gains up to Thursday of last week,
the record outside of New York be-
ing 3 per cent, increase. Bradstreet’s
report of failures for April shows 1-
691 against 1,221 in April 1914 with
liabilities of $34,029,164 against $17,-
705,784. The number was the largest
ever reported for April. The same
authority states that eighty-four cities
scored a decrease of 63 per cent in
building operations in April. There
was a net decrease in idle cars from
327,084 to 289,627 in April but the
May 1 total compares with 228,879
on May 1, 1914, that is there was an
increase of 60,748 idle cars.

It is somewhat of a relief to have
the controversy between Japan and
China out of the way, the latter coun-
try having yielded to the demands of
the former. The agreement poten-
tially places China under Japanese
suzerainty. The island empire ap-
pears to be carrying on a policy simi-
lar to that under which it acquired

Korea. At first there were in the
communications between these two
powers many sweet words about

mutual interests and the independ-
ence of each, later on some claims
by Japan which looked rather small
and which were granted and then
a gradual fastening of the folds
around Korea until it became Japan’s
prize completely. China will prob-
ably be absorbed into Japan.—Econ-
omist.

When War Is Over.

Is it likely, or not, that when the
war is over, European manuacturers
will flood our markets with their
products? Our own manufacturers
answer no; adding that Europe will
be so completely occupied with its
own reconstruction process that there
will not be enough capacity for excess
production to permit of keen com-
petition for our market.

Imagination is responsible for half
of our troubles—and our fool actions
for the other half.
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Michigan Retail Hardware Association.
President—Frank E. (Strong;, Battle
Creek.

ing}/ice-President—Fred F. lIreland, Bold-
C_%wecretary—Arthur J. Scott, Marine
ity.

Treasurer—W illiam Moore, Detroit.
Advantage in the Handling of Auto-

mobile Supplies.
W ritten for the Tradesman.

There is considerable business to
be done by the hardware dealer in au-
tomobile supplies. Whatever condi-
tions generally may be, motoring has
come to stay, and the number of mo-
torists is steadily increasing. Every
motrist in your own town, and every
motorist who passes through, is a
possible customer for the accessories
you carry in stock. More than that
the fact that you specialize on auto-
mobile accessories will bring your
store to the attention of the public;
and often the people who come to
buy accessories will stay or return to
purchase staples.

A specialty, properly handled, al-
ways stimulates business in staple
lines.

The dealer’s problem is to get to-
gether the most complete stock of
accessories possible  with the least
possible initial investment. No mer-
chant likes to plunge deeply into un-
tried waters. At the same time, he
must have adequate stock and equip-
ment to cater to the trade.

First, he need not worry about the
competition of the garages. There is
plenty of business for all. The gar-
age man is entitled to what he can
get. He is often handicapped in the
retailing of accessories by the fact
that he is a mechanic rather than a
merchant. Many garages pay very
little attention to the accessories trade,
devoting themselves chiefly to repair
work. The merchant has the advan-
tage that he knows how to advertise,
he has a business reputation, he has
had long experience in merchandising
—and he is a skilled salesman, and
has a corps of salesmen more or less
skilled to help him.

Second—unless he decides to branch
out into the garage line himself—the
merchant who undertakes to handle
accessories adds comparatively little
to his overhead expenses.

Third, a vital item in handling this
class of business is that the merchant
himself, or one of his staff, should
have a technical knowledge of auto-
mobiles, and be able to discuss in-
telligently the various makes of cars
and their workings. This does not
mean that the salesman should be
able to take a car apart and put it to-
gether again, since that is not part of
the work; it does mean that the sales-
man should “know his goods”—should
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be acquainted with the newest mod-
els in cars and the latest things in
equipment. This is an essential in
selling any line of goods.

Finally, the merchant should be
prepared to go after business aggres-
sively and energetically.

He has an important advantage to
begin with. If he wants to sell house
paint, he must guess as to who are
the best prospects; but it is merely
a matter of searching easily accessi-
ble official records to secure the
names of motorists in his town and
in the surrounding country. Such a
list will not be large, compared with
other prospect lists that might be
compiled; it is therefore a compara-
tively inexpensive proposition to go
after these prospects by means of a
“follow up” series of personal let-
ters.

The personal letter, however, is
never as effective as personal ac-
quaintance and personal solicitation.
The man who knows his customers
personally has, as a rule, first call up-
on their trade.

A big item in the accessories busi-
ness nowadays is the portable metal
garage. Here, no initial investment
is required, since sales are almost al-
ways made from catalogue. The
garage is usually made of galvanized
iron, and can easily be put together.
The first sale is usually the most diffi-
cult.  Once you have one of these
garages sold and erected, you can use
it to illustrate the article to other
prospects. Naturally, the sale of the
garage itself has some accompani-
ments, as the sale of cement for floor-
ing, paint for protection and decora-
tive purposes, and fittings of various
sorts which, while not absolutely es-
sential, will undoubtedly be found
very useful and convenient. These
include dripping pans, tools, gasoline,
lubricants, wall hangers, bolts, locks
and a good many incidentals.

Then, the handling of gasoline at
retail will be found quite profitable,
and will help to attract business in
other lines. An important item is an
underground storage tank; this may
be sunk in front of the store and the
standpipe painted a striking color
with the magic words, “GAS” in big
letters. Any motorist knows what
that means; the “direct command” in-
volved is most suggestive.

The country or small town mer-
chant will find the auto accessories
trade in most instances a very profit-
able line. He may have only a small
local trade to pull from, but he will
have no garage equipment; hence, the
tourist trade that passes by is all his
own.

A hardware merchant in a town of
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1,000 people states that he has been
handling accessories for two years and
finds that business is steadily increas-
ing. The number of local cars has
increased from only four, when he
started, to upwards of a score. A
large proportion of his business was
done with tourists, who are becom-
ing numerous. He carried a limited
stock, only about $50 or $60 worth,
and yet did $800 business in one year
with that limited investment.

This was done largely as a result
of a careful policy of “letting the
other fellow carry the stock.” Lines
which were rarely in urgent demand
were sold from catalogue; these could
always be secured in a hurry from
the nearest jobbing house. What the
customer appreciates is the facilities
afforded by the local store for secur-
ing small parts without delay. Such
a policy is often advisable in the early
stages of the business, when the cau-
tious merchant is feeling his way;
after he gets a grip on the local and
tourist trade and can accurately
gauge the probable demand, he can
afford to carry a wider range of stock.

The country or small dealer can
often secure a sub-agency for some
standard car. This requires no ini-
tial investment; the cars are practic-
ally sold from catalogue or by demon-
stration of cars previously sold. Us-
ually the merchant will find it advan-
tageous to purchase a car for his own
pleasure and use it for demonstrating
and business purposes as well. The
sale of cars has the added stimulus
that, not merely is an immediate
profit involved, but every new car
sold means a new customer.

William Edward Park.

The Name on It.

The dealer in antiques was show-
ing an old violin to a probable buyer.

“Yes,” he said, “this is of historical
interest; that is the identical fiddle
Nero played while Rome was burn-
ing!”

“Oh, that is a myth!”

The dealer agreed, saying:

“Yes, it is; and Myth’s name was
on it, but it has got worn off.”

VBke Out Your Bills

THE EASIEST WAY

Save Time and Errors.
Send for Samples and Circular—Free.

Barlow Bros., Grand Rapids, Mich.
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The Ventilation of School Rooms

Is a State Law Requirement

Fo_rs/ears the heating and ventilation as
applied to school houses has been one of our
special features. i .

We want to get in touch with School
Boards that we may send them descriptive
matter.

A record of over 300 rooms ought to be
evidence ofourablllﬁ/. . . .

. Steam and Water Heating with everything
in a material line. N
Correspondence solicited.

THE WEATHERLY CO.
218 Pearl Street Grand Rapids, Mich.

CHICAGO
BOATS

Graham & Morton
Line

Every Night

SAFETY

ST TRADE MARITSSE

UH MR
FIRST
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The added capacity to the Reynolds Shingle manu-
facturing plant brings their production up to 1,500
squares per day.

Of this great capacity there is fully one-third used in
Michigan.

You can solve your roofing problems by using Rey-
nolds Shingles—economical to buy, economical to la?
and they give more beauty and real service than any
other roofing material within a wide range of cost.

If your local dealer does not carry Reynolds Shingles
in stock write the factory.

H. M. Reynolds Asphalt Shingle Company
“Originators of the Asphalt Shingle"
GRAND RAPIDS, MICH.

Foster, Stevens & Co.

Wholesale

157-159 Monroe Ave.

Hardware

151 to 161 Louis N.W.

Grard Rapick, Mich
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THE MEAT MARKET

Oysters Are Now Safer Than Ever
Before.

Washington, May'10—Oysters now
being shipped from the Northern oys-
ter Deds in interstate commerce are
safer than_ever before, according to
the_bacteriological specialists of  the
United. States™ Department of Agri-
culture; fully as safe a food as milk.

This condition has_ been brought
about through the sanitary surveys of
oyster beds” conducted co-operatively
by the Public Health Service and
the Department of Agriculture
through the co-operation of ‘the state
shellfish authorities with the Federal
authorities, and also by the oyster
men.

As a result of the survey, every
o%lster bed polluted by sewage or
other causes, from Virginia to Massa-
chusetts, has been closed and many
beds placed under such restrictions
as to make it practically impossible
for oysters subject to pollution to be
shipped. All the oyster beds in the
States mentioned have been charted.
In certain cases these restrictions
have compelled the transplanting of
oysters for time long enough to make
them absolutely freeé from™ danger of
ﬁollutlon. In "this work the Tstates
ave co-operated actively and the
oyster men are seeing tq it that no
oysters from the prohibited sources
enter the markets.

The Federal surveys consisted of
taking oysters from “the _beds and
making careful bacteriological exam-
inations of them to determine wheth-
er or not the waters were contaminat-
ed in any way by sewage or other
dangerous elemenfs. These bacterio-
logical examinations were supple-
mented by float tests made by the
State authorities, starting a float at a
source of sewage or other pollution
and_ tracing its course to see wheth-
er it carried from the sewers to the
oyster beds.

While outbreaks of typhoid fever
which have come from local milk sup-
Flles or water supplies are frequent-

blamed on oysters_ which come
rom outside sources, it is recognized
that the oyster can under. exceptional
conditions” convey typhoid bacteria.
The only conditions, however, under
which an oyster can become a typhoid
carrier is when it has become ‘infect-
ed by typhoid bacteria taken from wa-
ter that is polluted by  sewage, or
when after being opened it is washed
in polluted water or allowed to come
in contact with infected surroundings.

The survey also takes into consid-
eration the “condition of the houses
where the ogysters are kept and shuck-
ed, and makes certain that the oyster
tanks, the floats where oysters  are
fattened in shallow water and the wa-
ter supply used in washing the shuck-
ed oysters are also entirely free from
danger of typhoid contamination.

It was found that shucked oysters
as they now are packed for shipment
can be sent long distances and ar-
rive at their desfination in_the same
condition, both bacterialogically and
chemically, as they were when they
were first opened at the Coast. One
thing that has helped to bring this
about is the re%ulatlon which prévents
the shlﬁp[ng of shucked oysters mix-
ed with icé or water, s0 _that all
shucked oysters shipped in interstate

commerce are sealed in tin containers
surrounded by ice during shipment.
The container is so sealed that it can
not be opened and reclosed during
transit. Experiments show that oys-
ter flesh cannot be contaminated “as
long as the oyster shall remain clos-
ed,” An oystér which arrives at its
infand destination tightly closed is
therefore, entirely free from external
contamination. The cleanliness of
oysters_ in transit is assured by food
inspection decision 110, which, in ad-
dition to prohibiting the shipping of
shellfish from insanitary or polluted
beds, makes it unlawful to ship and
sell in interstate commerce oysters
which have become polluted bécause
of insanitary conditions or shipment
in unclean receptacles.

Another practice which may not af-
fect the sanitary condition of the oys-
ter, but which” may work an econo-
mic fraud on the consumer is what is
called as “floating” or “drinking”
oysters in water of less saline content
than that_in which they were grown
to maturity. = Providing the fresher
water in which they are floated is
free from contamination, this prac-
tice in no way adds any dangerous
element, to the qyster. ~ Where an
oyster is floated in fresh water for
any length of time, however, it does
absorb an extra amount of water and
increases 20 per cent, in bulk. Manv
people prefer a fattened, less salty
0?115 er to the natural article. In
Philadelphia’ particularly, the demand
is for floated oysters. ~ .

Most of the floating is accomplish-
ed by putting oysters, still in their
shells, in wooden floats. Some oys-
termen, however, add to the bulk’of
their oysters by adding water to the
shucked oysters, and some even go
so far as to put the shucked oysters
into tanks and blow water and air
under pressure through the mass of
shucked oysters. Thé oysters under
these conditions absorb “both water
and air and increase in bulk. Under
the food and drugs act oysters treat-
ed and shipped “in interstate. com-
merce are controlled by inspection de-
cision 121, which, while ruling that
it is not |mi)roper to float oOysters
in their shells, requires that” such
?ystgrs must be labeled “floated oys-
ers.

Certain of the states, notably New
Jersey, are now enforcing staté regu-
lations which prevent excessive float-
ing of oysters. In New Jersey the
Shellfish” Commission prohibits the
floating of oysters in fresh water over
more than four tides, which is con-
sidered sufficient to lessen the salt
content in the oyster and clean it
from sand or other foreign particles.
The argument commonly  made for
the floating—that it cleans the oyster
of sand—is not given much credence
by the food authorities.

An Effective Window Display.

A butcher who installed a canned
goods department in his market just
a year ago this spring, used an ef-
fective window display last summer
that brought him a large amount of
trade for that department. T

He s'ecured a handsome showcard
which he placed in the center of the
window. Lettered on the top of this
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was a headline reading: “Dainty
Summer Luncheons.”  Underneath
were printed two menus on removable
slips, each of them giving the details
of an attractive meal which would
tickle the palate during the “dog
days.” Running from each item in
each menu was a ribbon to the ar-
ticle which was used for making it.
These were displayed on the floor and
sides of the window, each article bear-
ing a small price sign. On the menu
itself was printed the entire cost of
the luncheon for four people.

The display was varied every other
day while it lasted by putting up fresh
menus on the central card, and using
other products for its display. The
butcher claims that, as he featured
nothing but brands which he carried
in his department, he found that a
large number of customers were won
over by this window display, and he
believes that he will try it again dur-
ing the coming season.

Edible Dog.

English bon vivants have been test-
ing the merits of the Chinese edible
dog, and they pronounce it very good
dog indeed.

The dog is destined from the be-
ginning for the table. Like the edible
rat of the same country, it is fed
mainly upon vegetable food, which is
often delicately prepared and special-
ly devised, in order to give the dog’s
flesh a peculiar flavor and aroma.
The result is something quite differ-
ent from the flesh of the ordinary dog
of the Western world.

The genuine Chinese edible dog is
known by its bluish black tongue. In
infancy and early youth the dog’s
tongue is red, and upon reaching ma-
turity and the edible age it suddenly
becomes black, sometimes within two
weeks.

Another peculiarity of this dog is
its lack of the barking faculty. It
is said that the dog can bark, and
on occasions does so; but these oc-
casions are rare.

Many experiments, most of them
unwillingly, were made with the flesh
of dogs during the Paris Siege. New-
foundlands and St. Bernards were
preferred, under the mistaken impres-
sion that they would prove more eat-
able than other varieties. They prov-
ed to be detestable in all cases.

The best thing to do is to do your
best.
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Boiling Bologna.

Round bologna should be boiled for
I minutes in water heated to 160 de-
grees F. Long belogna should be
boiled from 45 to 60 minutes in water
at 160 degrees F., the length of time
depending upon its thickness. After
the bologna is boiled place them on a
table or rack and pour boiling water
on them to wash off the grease. Then
pour cold water on them to shrink the
casing. Allow them to cool in the
open air or in a well-ventilated room
before they go into the cooler, as this
will prevent molded and slimy cas-
ings.

You can’t convince the owner of a
small automobile that a big one is
worth the money it costs.

THE GRAND RAPIDS
VETERINARY COLLEGE

Offers a Three Years' Course in Veterinary Science

Complying with all the requirements of the U. S.
Bureau of Animal Industry. Established 1897.
Incorporated under State law. Governed by Board
of Trustees. Worite for Free Catalogue.

200 Louis St. Grand Rapids, Michigan

MAAS BROTHERS
Wholesale Fish Dealers

Sea Foods and Lake Fish
of All Kinds

Citizens Phone 2124 Bell Phone M. 1378
1052 Ottawa Ave., N. W. Grand Rapids. Mich

AS SURE AS THE
SUN RISES

Voigt's
CRESCENT
FLOUR

Makes Best Bread
and Pastry

PEACOCK BRAND

Ham, MILD CURED Bacon

“Peacock Ham is more than fine
'Tis never weighted down with brine.”

All-Leaf LARD

For Sale by all LEADING GROCERS

MEAT RESIDUE FEEDS

for hogs, cattle and poultry at the FEED STORE
Hollywood Brand

Sliced DRIED BEEF & BACON

in Glass Jars

At Meat Markets and Grocers

CUDAHY BROTHERS CO.

Cudahy, Wis.
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A Big White Season in View.

Most shoemen are looking forward
to a big white season. This will not
be confined to women’s and children’s
shoes, but more white canvas shoes
for men probably will be sold than
ever before.

There is more than one reason why
retailers expect to sell white shoes.
First, and perhaps most important,
women enjoy the coolness and com-
fort of white shoes. White dresses
in hot weather are preferred to all
others, and white stockings and white
shoes complete this outfit.

Secondly, women tire of wearing
patent leather and calf shoes as they
do all through the fall, winter and
spring. By summer, even though
they have worn tan or other novelty
shoes in low cuts during the early
spring days, they are ready for their
inviting white canvas shoes.

Third, white shoes are easy to
keep clean. Those who prefer white
dressing are able to “whitewash” the
shoes easily and quickly.

There is still another reason why
white oxfords and semi-colonial
pumps will be popular this summer.
It is because fashion has made the
black and white combinations cor-,
rect for summer wear. Most white
low shoes will be bound with black
braid, especially around the top. This
will break the line between the shoes
and stockings and will be very ef-
fective. There will also be vamp,
fox and tip braid ornamentations.

White buck, calf and white kid are
selling well in some sections at pres-
ent, it being too early for white can-
vas. These are in boots and low cuts.
It is not believed that white canvas
boots for women will be in demand
save for athletic purposes. There
will be plenty of white felt soles in
tennis and golf shoes, also white rub-
ber and white leather soles.

Men have come to like canvas shoes
so well that in many cities last sum-
mer they wore them to business.
They are cool and because they are
so comfortable men like to wear
them. And they look well with gray,
white or blue trousers. More men
are wearing white trousers at sum-
mer resorts.

Retailers should watch this situa-
tion carefully. If you have not white
shoes in stock look for the earliest
signs of the season’s demand and se-
cure the styles that, judging from
the illustrations in your trade paper
and from what dealers are reported
to be buying in the large cities, are
in greatest demand. Most stock de-
partments of shoe factories, also the
larger wholesalers, will have white
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shoes for at once delivery.—Shoe Re-
tailer.

The Old Saying About Leather.

Almost from the time when Noah
emerged from the Ark there has
been a saying that “there is nothing
like leather.” Put the question to
the manufacturer of rubber soles and
heels and he will very promptly in-
form you that this statement might
have been true in the days of old,
but that now rubber soles and heels
are entitled at least to the distinction
of dividing the honor with that time-
honored material—leather.

This statement, however, may be
regarded as somewhat exaggerated,
for it is undoubtedly true that more
leather soled and leather heeled shoes
are made than rubber soled and rub-
ber heeled shoes, but the rapid in-
crease and fast growing popularity
of rubber for bottom stock and heels
ought to be at least an eye opener
to shoe manufacturers, even as it has
been to the army of converts who
have become accustomed to wearing
other than leather soles on their
shoes.

It must be borne in mind that there
are rubber soles and heels and com-
position soles and heels, so-called, in
which rubber and leather are so skill-
fully and cleverly combined that the
soles are neither rubber nor leather
soles.

The remarkable claim has been
made by the manufacturers of com-
bination soles that they will outwear
leather. This seems, on the face of
it, to be an extravagant statement,
but the fact is that shoe manufac-
turers who have given both kinds of
soles a thoroughly practical test for
service claim that this statement is
far from being an exaggeration.

Various manufacturers of men’s
and women’s shoes carrying rubber
or combination sole shoes in stock
show a number of desirable styles of
footwear ready for immediate deliv-
ery, and there is a good showing of
these soles and heels in the fall and
winter samples now being shown by
the salesmen.

A Good Sales Plan for June.

Brides and grooms more than any
other species of the ‘“genus homo”
are good prospects for the shoeman.
All shoemen know this but the prob-
lem is, how to attract their attention.
Here’s the way a shoeman in a town
of 50,000 in the Central States put it
over.

First, he scanned the Sunday papers
for the names of engagements, wed-
ding parties and big social functions.
These names were all carded and
various advertisements were sent so
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The fact is, you can serve them best
if you sell them

Hood Tennis

“The Marvelous Line*

Every color wanted—Every style demanded—Many
that no other maker can show you.

Notice This One
White Upper N **4n White Sole

Ladies' Lakeside Mary Jane @ .......ccccooevvvvenenenne. $0.90

Get in touch with Michigan’s
“Live-House”

Grand RapidsiShoe &Rubber(p-

The Michigan People Grand Rapids

Service In Every Pair

No. 8361*4

All Weather Wear Shoes

Are made from leather tanned especially
for shoes to be worn on the farm. They
resist the bard wear of the barnyard.

WE CARRY THEM IN STOCK

Rindge, Kalmbach, Logie Company
"Mekers of Shoes that \Wear” Grand Rapids, Mich
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as to familiarize these people with
the name of the store.

The next move was to see that the
stock of shoes, such as are needed
for weddings, was in A-l order. White
satin operas and mem’s plain toe
cloth top button shoes form the basis
of this demand, and it was these
styles that this merchant used to “put
his story over” with. Occasionally
a “full dress” trim was put in one
or both of the windows. Wedding
slipper advertisements were run in
the local papers and it was not long
before this store, out of five in the
town, became known as the store that
wanted to take care of “brides and
grooms.”

And this store got what it wanted,
for be it known that brides and
grooms are the most trusting and un-
befriended race of people in the
world, and wherever a welcome hand
is extended they respond with a
heartiness that is refreshing.

And be it also known, that this is
one time in a young man’s, or wom-
an’s, career when they have the
money and inclination to buy good
things.

Curious Policy of a Curious Shoe
Store.

In the death last week of L
Eaufmann, the shoe retailer at the
corner of Canal street and the Bow-
ery, where he had been located for
the past forty years, New York lost
one 'of its shrewdest and most suc-
cessful shoe merchants. Mr. Kauf-
mann died at the age of 64 years. He
is survived by a widow, two sons,
Ralph and Sidney, who will continue
the business, and a daughter.

The store itself is in the nature of
a curiosity shop. It carries prac-
tically everything in the line of foot-
wear. At least half of the store,
which is in a sort of basement un-
derneath a bank, is given up a a tele-
graph office. One price is not known
here. Their trade comes in to bar-
gain, and when a price is asked prob-
ably half or less is offered until fin-
ally an agreement is reached.

In some instances shoes are sold
at cost and below cost with the idea
that the buyer will come back when
he or she needs another pair, and will
then more than make up for the loss
on the first pair. Sixteen clerks are
busy day and night. The store is
practically never closed, as they are
open Sundays.

It is one of the most unique estab-
lishments of its kind in this country.
A pair of shoes may be sold at cost
or below, but, on the other hand, an-
other pair may sell at many hundreds
per cent, profit, as for instance: The
other day a customer came in for a
pair of Japanese slippers which prob-
ably cost around 39 cents and paid
$7 for them. Such cases occur every
month. The volume of business is
enormous.

A New Canvas Shoe.

The shortage in the leather mar-
ket, or the increasing demand for
popular-priced footwear, may have
had nothing to do with the recent
appearance of a new canvas shoe on
the market and yet either of these
reasons would be quite sufficient.
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The new canvas shoe, in con-
struction, is on the 'moccasin order,
and yet is not a moccasin. It is made
without heels and the sole is of
chrome leather, combining both flex-
ibility and serviceability. The up-
pers are of white canvas, with a toe
piece and lace stay of tan leather.
These shoes are also made in black
canvas. Prices range from 45 to 60c
a pair, and retailers are enabled to
dispose of them at $1 a pair. This
shoe appeals to vacationists and
others who want an inexpensive sum-
mer shoe which may be thrown away
when the summer season has closed.

Cross Purposes.

A well-dressed portly man stood
for, several moments watching a
brawny porter, who was laboriously
tugging at a large, heavy box which
seemed almost as wide as the door-
way through which he was trying to
move it. Presently the kindly dispos-
ed onlooker approached the perspir-
ing porter and said with a patronizing
air;

“Like to have a lift?”

“Bet yer life!” the other replied,
and for the next two minutes the two
men on opposite sides of the box lift-
ed, puffed and wheezed, but it did
not move an inch. Finally the well-
dressed one straightened up and said
between his puffs:

“l don’t believe we can get it in
there.”

“Get it in?” shouted the other.
“Why, you idiot, I'm trying to get it
out!”

A Boston Father’s Definition.

“Pa, why does corn pop?”

“Well, you see, the starch poly-
gons are of such a nature as to fa-
cilitate expansion and render it ex-
plosive in character; there is a frac-
ture of a particle along its two radii,
the endosperm swelling very consid-
erably, the peripheral portions co-
hering with the hull, but the fractur-
ed quarters turning back to meet
below the embryo—why, my son,
where are you going?”

“I'm going to tell little sister.”

Too Many Have Flat Feet.

Washington, D. C, May 17—Be-
cause their feet are flat is the rea-
son for the rejection of a large num-
ber of would-be recruits who have
applied at the various army depots
for enlistment as soldiers, according
to reports received here. Among
the applicants are a great many coun-
try boys and while there aré many
défects” that bar them from being en-
%gsg?d, the most common defect is flat

Army officials attribute this to the
fact that their shoes are improperly
fitted and to the probability that the
country bays indulge moreor less in
hill climbing. City men are also
often so afflicted, but the cause with
them, other than the first named for
the countryman cannot be determin-
ed, unless ‘it be from constant walk-
ing over streets paved with rough,
uneven cobblestones.
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Quality is Always Recognized

in whatever form it may be expressed. No

person can fail to see in the

Bertsch and
H. B. Hard Pan Shoes

all that the art of good shoe making can put
into a shoe to form that unusual combination
of STYLE and WEAR RESISTING QUALITIES
which these lines possess.

You simply cannot go wrong on the BERTSCH
(dress) and H. B. HARD PAN (service) Shoes,
Mr. Dealer. Every shoe must measure up to
the high standard of quality set for our goods.
That's why there is such a tremendous volume
of sales on shoes which bear our name.

Get started on these lines. You'll find them
all high class, honest money makers.

BUILT FOR SERVICE— WEAR LIKE IRON

Herold-Bertsch Shoe Co.

Mfrs. of Serviceable Footwear GRAND RAPIDS, MICH.

WHAT THEN?

When the pair of work shoes you sell your customer
to-day is worn out, what then?

Will he come back to you for his next pair?

You are building for the future when you sell ROUGE
REX Shoes. They are of the quality that brings them back
for more—solid leather throughout, and built for comfort
and hard wear. Our chrome soles have no equal for dur-
ability. Send for complete catalogue.

HIRTH-KRAUSE COMPANY
Hide to Shoe
Tanners and Shoe Manufacturers

Grand Rapids, Mich.
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Tact and Common Sense In a Diffi-

cult Relation.
Wrritten for the Tradesman.

The difficulties of filling satisfac-
torily the position of a son-in-law al-
ready have been commented on in
these columns. While the young
husband is trying to make good in
the estimation of Her folks, the bon-
ny little bride must tackle her task
of winning her way into the hearts
of His people. Her role is the hard-
er one, because the requirements are
more severe and at the same time
more intangible. There is so much of
psychology in the relation of the new
wife to her husband’s people, that
success may depend upon intuition
and doing the right thing on the in-
spiration of the moment rather' than
on following any set rules. What will
work nicely in one case may prove a
flat failure in another, so deductions
from the experience of others is of
value only in a most general way.

Where the young people hazard the
experiment of living with the bride-
groom’s parents, it is a foregone
conclusion that the two families will
not get on smoothly together.
Where this arrant foolishness is un-
dertaken, my sympathies commonly
are with the young wife, for she usu-
ally has the hardest time of it and is
the one least responsible for the
wretched arrangement. When per-
sons supposedly sane and of sound
judgment deliberately enter upon a
scheme that from time immemorial
has proved disastrous in ninety-nine
cases out of a hundred, no advice
can be given sage enough to save
the situation. The sooner disagree-
ment reaches the pitch that a separate
rooftree for the young pair is im-
perative, the better. The most an-
gelic bride in the world is not suffi-
ciently patient and sweet-tempered
and self-abnegating to get along
amicably with her mother-in-law
while occupying a place which it not
that of a daughter nor yet that of
a hired maid, and which lacks the
perquisites and advantages of either
of those positions. This is not be-
cause a mother-in-law is necessarily
a termagant or a virago or even a
disagreeable person. She may be a
very lovely woman and be making
all kinds of sacrifices for her son and
his wife. The fault lies in attempt-
ing an utterly impracticable way of
living.

But when the young couple have a
house or a flat or an apartment or
a shanty or even a big dry goods box
to themselves, then it is well worth
the daughter-in-law’s while to make
a great effort to earn the regard and
affection of her husband’s people.

| say earn. For these desiderata
are not likely to come without being
earned. Nearly always the daughter-
in-law must labor under the disad-
vantage of being somewhat unwel-
come. Often his family would pre-
fer that their son should not marry
so young, or perhaps even that he
should not marry at all. And where
they are not opposed to his marriage
on general principles, seldom it is that
a young man selects just the right
girl in the estimation of his folks.

A son-in-law sometimes has to
contend against a like feeling on the
part of his wife’s people. But not
so often nor is the feeling apt to
be so strongly adverse. The stand-
ards set for him"are not so unattain-
ably high, neither is he so severely
criticized if he fails to measure up.
Families who- have had daughters to
marry off have come to know that
sons-in-law, even such as may be
classed fair to middling, do not grow
on every bush. Frequently it may
be a case of Hobson’s choice to se-
cure one at all. Having worked hard
to capture the elusive prize, it cer-
tainly behooves them not to find fault
with him.

The general wariness of men re-
garding matrimony causes a complete
turning of the tables in the case
where a family has a marriageable
son instead of a daughter to be set-
tled in life. They are not slow to see
their advantageous position. They
feel that any young woman would
be extremely lucky to secure such a
prize. And who ever knew a young
man to choose a girl whom his folks
considered quite good enough for
him? A saint in goodness and a prin-
cess in rank would be none too high
in his mother’s estimation, and the
father and brothers -and sisters are
likely to take their cue from her.

If the son is a model, not unnatur-
ally they feel that his wife ought
to be as faultless as they regard him.
If he is dissipated or somewhat of
a rake, will not a very nice girl be
the best possible help to him in
“bracing up?” So they reason.

Now in place of the aggregation
of virtues and graces that his family
feel she ought to be, there comes
some very fallible little creature ob-
viously full of faults and human
weaknesses and frailties. No wonder
they find it hard to smother their
disappointment and make a pretense
of bidding her welcome.

This is what the bride is up against
—the vast discrepancy between what
she is and the ideal that her hus-
band’s people think she ought to be.
If it happens that the young hus-

band’s immediate family consists of
his mother only, he being her one
chick and child in whom all her af-
fection and interest are centered, the
situation is difficult in the extreme.
Still, even then it is not hopeless if
handled with tact and common sense.

Little bride, painfully conscious of
your unwisdom and inexperience,
you will do best to take a middle
course. In other words, begin as you
can hold out. Your attitude should
be conciliatory, you should be ready
to meet all advances more than half
way. But you should not commit the
error of being too obsequious and
servile. There is no occasion for you
to fly off the handle' because your
mother-in-law, very likely with no
other intention than of kindness and
helpfulness, drops some little sugges-
tion about your housekeeping. But
on the other hand, dont fall into the
habit of running to her for advice
and direction about every little thing.
Quietly make it understood from the
start that you will manage your own
house. Her oversight might be en-
durable now, but in time you would
rebel against it. So don’t invite it
in the begnining.

Possibly you are of an aggressive
temperament, a person to whom no
one would dream of trying to dic-
tate. As you are unwilling to brook
any interference, be very careful not
to impose any upon others. You will
perhaps want to change the ways of
your husband in various little mat-
ters. Well and good, if you use tact
and discretion. But don’t carry your
reforming tendencies beyond your

own threshold. | have known daugh-
ters-in-law who tried to break their
husband’s old father’ or mother of
some fixed liking or habit. Such an
attempt is preposterous.

As a son-in-law is held iri far
higher estimation if he is a fairly
able man financially, correspondingly
a daughter-in-law who is saving and
economical stands a far better show
of being beloved by her husband’s
people than if she is wasteful and ex-
travagant. Especially is this true if
they are thrifty and frugal. In their
eyes it is an all but unpardonable
sin to squander their boy’s earnings.
The wife who keeps a man’s nose
to the grindstone is sure to be re-
garded with disapproval.

These few principles for general
guidance. If in addition the bride
can keep a level head, and cultivate
a ready tact and sympathy and a
broadness of view that will enable
her to recognize merit in her hus-
band’s people, even though she is un-
accustomed to their ways—in the
long run she is almost sure to win
out.

Let her remember that the situa-
tion has its difficulties for them as
well as for her, and that usually their
feelings are at least those of good
will.  More often than she believes
they are willing to do everything in
the world for her and hers. And let
her never forget how important it is
to her husband’s happiness and to
her own that friendship and affection
and not bitterness and rancor should
exist between her and his people.

Quillo.
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RESOLUTE RESPONSE

Of William Judson To, Address of
Welcome.*

Your words of cordial welcome fall
upon grateful ears and responsive
hearts. They but confirm that which
you have already made us feel by a
thousand acts of courtesy, hospital-
ity and comradeship.

Indeed, we not only feel welcome,
but very much at home amid these
associations. We are colaborers with
the people of California and share
in your prosperity and suffer in your
adversity. We are not unmindful of
the fact that the wholesale grocers
of the Nation annually distribute
millions of dollars worth of the pro-
ducts of California. Your green and
dried fruits; your raisins, olives, oils,
wines; your incomparable canned
fruits and vegetables and honey are
all staple products with the trade
everywhere. We therefore have that
comfortable feeling of visiting our
business associates whom we honor
and esteem and with whom it is a
delight to associate.

Truly we may exclaim, in the lan-
guage of the Apostle Peter on the
Mount of Transfiguration, “It is good
for us to be here.” It is good for us
to experience the expanding influ-
ence of traveling over portions of
your vast system of railways, ramify-
ing throughout California’s 158,000
squve miles of territory.

It is an impressive experience to
travel over a State embracing within
its ample bounds eternal snows, per-
ennial spring amT perpetual summer.
It is an impressive thought that we
are the guests of a State whose area
exceeds that of the United Kingdom
of Great Britain and Ireland by 37,000
square miles and that falls only about
50,000 square miles short of equaling
the area of the German Empire.

It is good for us to breathe the
cosmopolitan air of a country which
produces the grains, grasses, vege-
tables, fruits and flowers of both the
tropics and the temperate zone.

It is good for us to observe the
modes of life among the people of a
State within the borders of which
may be found conditions of climate
and physical environment congenial
to the people of all lands, whether
from the mountains of Switzerland,
the alluvial plains of Hungary or the
sunny valleys of Italy.

It is good for us to be the guests
of a city that made a springboard of
its own destruction with which to
vault over seemingly superhuman ob-
stacles and set the pace for the whole
world in civic enterprise.

Last, but by no means least, it is
good for* us to come in contact with
men of such sublime moral courage,
such resolute determination, such un-
faltering faith and such incomparable
constructive ability as our hosts, the
citizens of San Francisco.

Not only were you compelled to
overcome the ordinary difficulties in-
separable from an enterprise of such
vast magnitude, but at the critical
moment your great undertaking was

*Address by William Judson before an-
nual convention National Wholesale Gro-
cers’ Association at San Francisco, May
19.

MICHIGAN

jeopardized by the sudden develop-
ment of tragic world conditions that
carried dismay to all hearts and even
threatened the destruction of modern
civilization. It is not too much to
say that the universal verdict of the
Nation, at one time, with the excep-
tion of the people of San Francisco
and California, was that the opening
of the Panama-Pacific Exposition
would have to be postponed, but the
amazing scene that unfolds before
the world to-day in your wonderful
city is the answer of the resolute peo-
ple of the Golden Gate, who have
banished the word “fail” from their
vocabulary.

We sometimes falter between two
theories of life; the one “There is a
destiny that shapes our ends, rough
hew them as we will,” the other that
“Man is the architect of his own
fortune.”

The triumph of the builders of your
Dream City is the strongest argu-
ment that has ever come underlmy
observation in favor of those who
take the side that man is the archi-
tect of his own fortune.

Be assured that the inspiration of
your accomplishments will bear fruit
in the lives of your guests, the
Wholesale Grocers of the Nation,
whom you are honoring with such
signal and unusual honors.

These thoughts inevitably lead to
a more comprehensive thought. The
influence upon the race of your
.achievements in the Panama-Pacific
Exposition is difficult to exaggerate.
Many things conspire to make it pe-
culiarly educational in character, im-
pressive in achievement and inspiring
in sentiment. The event that it cele-
brates—the opening of the Panama
Canal—is an epoch-marking event in
the history of the human family. Its
influence upon the destiny of the
race would be difficult to exaggerate.
The effect of the opening of the
Panama Canal upon California in
particular and the Pacific slope in
general is impossible to overstate.

In our wonderful country realiza-
tion has always transcended prophecy,
however optimistic that prophecy
might have been. It staggers the
imagination to contemplate the effect
of the great increase in population
and wealth that the opening of the
Panama Canal will contribute to the
Pacific slope.

Your wonderful Dream City, with
all of its beauty and magnificence;
its architectural symmetry and its
wealth of artistic adornment is but
a prophecy of the actualities in
wealth, culture, refinement and opul-
ence that is to follow in its wake.

Within the beautiful buildings that
your genius and energy have created
we may read the history of the
achievements of the human race to
date, as well as the prophecy of its
future accomplishments. The won-
ders of their architecture and the
enchantments of their embellishments
are profoundly and imperishably im-
pressive. Within the palaces of this
Dream City the triumphs of applied
science, in all spheres of human en-
deavor, are overwhelming to con-
template. The wonders of the lab-
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oratory, the forge, the factory and
the field; the speaking canvas and
the reposeful marble, all conspire to
stimulate the noblest sentiments of
which the soul of man is capable.

You know that under the Mosaic
law there were established in the
Holy Land certain cities of refuge to
which certain classes of offenders
against the law could flee and be safe.
In this tragic period of strife and
bloodshed, when the energies of civ-
ilization are so largely turned to the
destruction of life and property, it is
a happy circumstance that San Fran-
cisco has become, so to speak, a city
of refuge from the bitterness and the
unspeakable horrors that now afflict
the human family.

It would seem impossible that any
man could stand in the presence of
the beauties or exist under the hal-
lowing inspiration of your Dream
City, and at the same time indulge
feelings of revenge, hatred and bru-
tality. | therefore repeat that it is
a most happy circumstance that San
Fiancisco, by materializing in one
comprehensive perspective all the
best deeds and noblest achievements
of the race, has become a beacon
light of hope to dismayed mankind.

With her exposition of the con-
structive triumphs of man, amid a
setting that inspires tranquility,
peace, hope and aspiration for high
achievement, she is indeed a city of
refuge from the black despair of
hatred, destruction and bloodshed
with which the world is now ravaged.

From San Francisco and her ex-
position of the triumphs and bene-
factions of peaceful pursuits will
emanate influences making for peace
and its joys, humanity and its bene-
factions, industry and its blessings,
prosperity and its comforts.

In this connection, | can not re-
frain from dropping a word of ad-
monition in the interest of a common
sentiment of loyalty to the best in-
terests of all the people, in all the
walks of life, in all parts of the
United States.

It is an old saying that confession
is good for the soul. Let us, pre-
liminary to a resolute determination
to be more loyal to each other and
to our common country—let us frank-
ly confess that sectional sentiments
and certain group segregations have,
unhappily, crept into our National
household and somewhat marred our
National harmony for sometime past.
We have heard too much of the West
against the East; we have heard en-
tirely too much of the masses
against so-called “big business,” and
we hear entirely too much of cap-
ital against labor.

When we contemplate your beauti-
ful Dream City and realize how im-
possible its construction would have
been without a combination of all
these elements—capital, labor, artist
and artisan—we have an impressive
object lesson of how dependent this
great Nation of a hundred million
people is for success and prosperity
upon the united and harmonious ef-
forts of all. Just in proportion as
our efforts are united and harmoni-
ous, with justice and rewards to each
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according to his deserts, will
prosper and thrive as a Nation.

The exemplification of these senti-
ments in our daily lives is more ob-
ligatory upon us now and more im-
portant to the world than ever be-
fore.

We should present such an exam-
ple of National solidarity and right-
eous treatment of each other and in
just and amicable treatment of the
Nations of the whole world as to
excite the admiration and stimulate
the emulation of mankind at large.

You know that a strong, virtuous
character in a neighborhood gives
tone to the whole community. A
strong virtuous Nation, such as we
may be, living in harmony and exem-
plifying high ideals, would be an un-
speakable blessing to mankind at this
time.

It is painfully evident that we—the
American people—have injured our-
selves grievously in mind, heart and
purse by indulging our petty, sec-
tional and group grievances.

But happily—and | am so glad to
be able to proclaim this—there is a
growing “get together” sentiment all
overlthe country. We have found by
humiliating and costly experiences
that our petty resentments dont pay
and we are becoming ashamed of our
contemptible local and group jeal-
ousies.

We have learned that no section
and no calling has a monopoly of the
virtues; we have learned by a salu-
tary experience that in the prosper-
ity of all lies the welfare of each,
and | want to plead with all the
fervor of my nature that in our com-
mon love for our common country,
the members of the National Whole-
sale Grocers’ Association and all oth-
ers whom | have the honor to ad-
dress put forth every effort to further
the feeling of confidence and good
will on the part of all men every-
where so that we may be worthy of
the bountiful heritage that God has
given us, so that we may rise to the
heights of individual excellence and
National greatness, for which oppor-
tunity is provided, and so that we
may embrace and enjoy the amazing
prosperity that is knocking at our
door.

In conclusion, and on behalf of the
National Wholesale Grocers of the
Unite States, | want to thank the
citizens of San Francisco and of the
State of California for their cordial
welcome and unbounded hospitality.

we

A man is always expecting his
friends to do for him what they ex-
pect him to do for them.

Mr. Squeegee says:J

“Get the reliable
tires at fair-listed
prices from a reli-
able firm.”

In Grand Rapids
I’'m stopping with
our distributors

SHERWOOD HALL CO,, LTD.
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Success With Women’s and Chil-
dren’s_Underwear.
Written tor the Tradesman.

In this we will consider just the
knit, not the muslin.

It is one of the nicest lines to han-
dle in the whole dry goods business,
the underwear. The goods being in
boxes are kept free from dust and
dirt. The boxes stack neatly on the
shelves, so there is no possible ex-
cuse for not keeping the stock in or-
der. There are changes in styles,
but these do not come abruptly.
There is or should be practically no
loss from going out of fashion.

There is sale for underwear every
day in the yearl It has its seasons
of moving faster and slower, but
there is a considerable demand all
the time. It is used by all classes
and conditions of people, and the ag-
gregate sales are large. Altogether
it is one of the lines that can be
handled with great satisfaction and
with a very fair profit. It is well
worth the while of every dry goods
man to try to make a great success
of his underwear department.

) gust when did knit underwear come
in?

Certainly there are many of my
readers who can remember when
underwear was all made from piece
goods. In those days, in the average
store a good supply of bolts of mus-
lin for summer, and a full assortment
of pieces of flannel for winter, made
a full and complete stock for all the
underwear department there was.

The health-giving, life-preserving,
disease-exterminating properties that
were believed to inhere in red flan-
nel! For “rheumatiz” it was popu-
ularly regarded as, if not a sure cure,
at least an indispensable alleviator.
Long after the knit garments came
in, the scarlet ones were preferred by
many, as possessing peculiar virtues.
Does any one wear them yet?

The active part which imagination
still plays in wearing apparel is amply
evidenced in the underwear depart-
ment. The Christian Scientists and
Mental Healing people hardly need
stronger proof of their great tenet
that “it’s*all in the think,” than the
fact that some women find it abso-
lutely necessary to wear wool under-
garments of heavy weight, while oth-
ers, even in coldest winter weather,
prefer thin and sleeveless silk or cot-
ton gauze; and the latter are the
ones who invariably declare them-
selves to be “perfectly warm and
comfortable.”

In those old days when underwear
was all made from piece goods, not
so large an investment of capital was
required. When you consider that
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in women’s and children’s knit under-
wear the different materials, cotton,
lisle, all silk (strictly speaking this
usually is of an elastic weave and not
knit), silk and wool, all wool, and
merino are in common use; when you
think that just in women’s summer-
weight union suits there are at least
five distinct cuts, different combina-
tions of low neck and high neck, no
sleeves, wing sleeves, elbow sleeves
and long sleeves, and knee and ankle
length; when you think of the differ-
ent weights and qualities and sizes
and kinds—it is plain that anything
like a complete stock of underwear
counts into money.

This bears hardest on the country
and small-town stores. With such,
and indeed with all stores except the
very largest, the only solution of the
problem is to make selection of a
compartively few lines, of sorts that
meet with largest sale, cutting out
all very high-priced garments and all
kinds for which there is only occa-
sional call. A surprising amount of
business can be covered with a few
lines that have been chosen with dis-
crimination and are kept well sized
up, although of course a larger as-
sortment is better, and every dealer
should be ambitious to have his stock
as complete as circumstances will
justify.

In buying, look not alone to ma-
terial, weight and price, but to cut,
make and finish as well. It would
seem that terrible caricatures of the
human figure sometimes serve as mod-
els in underwear factories. Good ma-
terial is cut into forms of ugly shape-
lessness that can bring only discom-
fort to the unfortunate wearers. Es-
pecially in union garments the shape
and fit are all-important. A union
suit always should be a little loose
and easy, but never too long and
large. On the other hand one that
is short in the body or at all tight
anywhere is most uncomfortable, and
does not wear nearly so well as one
of proper size and correct propor-
tions.

In underwear as in other goods
there are strong points of advantage
in handling the widely advertised
makes. This is especially true if a
store is bidding for high class trade
—the kind of people who read the
best magazines and periodicals. The
widely advertised article usually has
much of genuine merit, and the man-
ufacturer’s faith in it makes him
willing to stand behind the goods.

The rule which some stores have
adopted, “Underwear can not be ex-
changed after being tried on,” is open
to some criticism as a practical work-
ing policy. It no doubt caters to the

TRADB M AN
demand to have everything sanitary,
ana so marks the store as being up
to date. And there is no question
but many customers would object
strenuously to underwear that an-
other person had tried on—if they
knew about it. The other horn of
the dilemma is that these same cus-
tomers would feel themselves griev-
ously wronged if compelled to keep
a garment that had merely been tried
on and found not the right size.
When a customer is buying for
herself and of a kind she has worn
before, she usually knows just what
to get and no exchange is necessary.
But how can any one be certain
just what is the right size for a
rapidly growing child, or for a grown
person when buying of a kind that
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never has been worn before? The
rule surely would have a tendency to
drive away cautious shoppers and
new customer's. Such would go to
some shop where the return privilege
still is allowed. And the rigid en-
forcement of the regulation would
cause serious dissatisfaction on the
part of old customers, whose patron-
age it is most desirable to retain.

The rule posted conspicuously
might serve as a convenient disclaim-
er in case a garment should be
brought back soiled or showing plain-
ly that it had been worn for’a time,
and so been rendered unsalable. A
violation of the strict letter of the
law by a good customer and a tidy,
unobjectionable person would likely
be winked at by most managers.
However such discrimination can
not be kept entirely secret, and al-
lowing some to break a rule while
others are held to its rigid observ-
ance lays a store open to the charge
of “picking and choosing.”

It would seem a mote feasible plan
to allow to all respectable persons
the exchange privilege on under-
garments brought back in good sal-
able condition, and to draw the line
at wearing and soiling rather than
at merely trying on. A little care on
the part of the salesperson in guid-
ing the customer in selecting the
size, will save much of the bother of
returns and exchanges. Fabrix.

Pui*e Pop Requires Eight Per Cent.
) Sugar.

Lansing, May_ 18—Michigan has
set many a lead in legislation on pure
food and drink, but”the Legislature
of 1915 “pulled” a good one that has
escaped its own notice. .

Hereafter all bottled cider and
gnrape juice manufactured and sold in

e State must show at least 8 per
cent, of sugar, according to a new
act which is now up to the Governor.
The chances are that he will sign the
bill, but if he does Food and Dairy
Commissioner Helme will not enforce
that feature of it. He says so him-

self.

This joker_is in the “pure pop” bill;1
which was introduced into the Leg-
islature at the request of Helme fo
regulate the manufacture of pop from
syrups. When the bill got into the

louse, some member thought that
cider and grape juice should be put
in the purity class, so after the words
“carbonated beverages” were added
“grape juice and cider.” .

But the amender just stuck in the
words and never looked to see what
sense the¥ made. .

_Down foward the tail end of the
bill there is a clause providing for
the 8 per cent, sugar test. Here also
occurred the words “carbonated bev-
e_rgges," so in went “grape juice and
cider.”

According to Helme this particu-
lar amendment is foolish and if in-
sisted upon by the pure food depart-
ment, might work all sorts of hard-
ships on the manufacturers of grape
juice in the grape belt. . .

“Perhaps thaose fellows with their
amendment builded better than they
knew,” says Helme. “I have always
been told” that the man who _drinks
a sweet _drink has no appetite for
liquor. Take it from me. either grape
Jjuice or sweet cider with 8 per “cent,
sugar will be some sweet drink. Per-
haps it was a ‘dry’ who put the
amendment in.”

The boss who gets the reputation
with his employes of being a scold
will find it hard to get or hold the
kind of help he wants.

MICHIGAN
SALESMEN-SALESMANSHIP.

Characteristics of the Successful Road
Man.

Battle Creek, May 18—The words
heading this article stand for two of
of the”most essential men and pro-
fessions in this modern age.

Every human being has to be a
salesman of some type and the science
of salesmanship has no limit to its
possibilties. )

_Every man has to sell his own ser-
vices and his natural talent coupled
with his desire and disposition to ad-
vance, determines how far he will ad-
vance. Lo .
_Salesmanship is the easiest profes-
sion to enter and the_hardest one to
stay in and advance in.

The methods and dispositions of
salesmen are a deep study. There is
no fixed rule to follow to ‘make a suc-
cess selling goods, but a truly suc-
cessful road “salesman has followed
and put to work the following gen-
eral facts and truths. When | “say
successful road salesman | mean a
man who has gone into a territory
and built up a profitable business for
his firm; a man whao has got some-
thing to show for his efforts, and a
man who has played the game _in such
a s_(%uare, fair manner that his com-

etitors speak as well of him as his
ouse, patrons and friends. This con-
dition cannot always hold good, for
as a rule, the successful road sales-
man’s competitors are not generally
of a type that would admire their
successtul rival, which may be one of
the reason of their less successful
efforts. .

A reallh/. big successful salesman
told me his results came from the
ﬁossessmn of and the exercise of good
ealth, perfect confidence in himself
and his goods, square deallnﬁ, a good
memory, hard work and the ever
present desire to help and please.

He did not say he had a natural
talent for sizing Up his man, but that
| know. He did not state that he let
his patron do some talking and often
sell himself, but that | know.

He did not say that he asked for
and received Divine help, but that |
know.

He did not tell me that he always
spoke well of his small and unclean
rivals, but that | know.

He is magnetic. He draws People
ao him. Heé is sure of himself, yet
aring.

Hegls loyal to his_house and famllty.

He nevér tells his trade his petty
and serious troubles. He has to hear
and bear a lot of his trade’s fancied
and real griefs, but his perfect self
control, coupled with his well mental
poise, keeps him from carrying them
and passing them along.

He never misses an earlﬁ train. If
a part of his_line is weak he tells his
house, not his trade. He does not
underestimate or overestimate.  his
rivals. If anything he overestimates
his own ability, but he is so consti-
tuted that it serves as a stimulant to
his own natural mental power and
his tact is so delicate and sensitive
that that fact remains unknown to his
patron. He is proud and yet humble.
Just humble enough to be a really
truly human being. He is slow t0
anger and quick to return to normal.
He never nurses a grudge and is
never “after the other fellow’s scalp,”
Indian style. His pleasures are keen
and his grief is intense.

His ideals and standards are high;
away above the common herd. To
a man of less perfect balance he
would be working out of harmony,
but he knows the straight and nar-
row is the right road and he works
to maintain his health, trade and self-
respect by doing as he should.

His faults are as numerous as the
most of us, and he is wise enough to
know them. He tells me his every
day flght (mental) is not with his
trade, but with himself.
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A man of this type has a wide
mental range. He™ can go from a
happy, light-hearted, sure-footed fel-
low to a mental state of depression
that_only people of his type can ap-
preciate.” But his perfect health and
mental poise keep the outward ap-
pearance jovial and serene. He finds
people he cannot sell. He finds peo-
ple he cannot please. He finds
eople who do not understand him.
le finds people who do not believe
his story. But he rises above all his
petty grief, because he is sure of him-
self"and is doing his level best.
Salesmen and Salesmanship are not
things of wonder and awe. A nor-
mal ‘man living and thinking a good
clean life will often devel_cl)p a good
example of both. raveler.

Quotations on Local Stocks and Bonds.
Public Utilities.
Bid' Asked

Am. Light & Trac. Co.,, Com. 305 315

Am. Light & Trac. Co., Pfd. 107 110
Am. Public Utilities, Pfd. 62 65
Am. Public Utilities, Com. 28 32
Cities Service Co., Com. 45 50
Cities Service Co., Pfd. 55 60

Comw’th Pr. Ry. & Lt., Com. 51 54
Comw’th Pr. Ry. & Lt., Pfd. 80 83
Comw’th 6% 5 “year bond
Holland St. Louis Sugar 5
Michigan Sugar 62 65
Pacific Gas & Elec. Co..
Tennessee Ry. Lt. & Pr.,
Tennessee Ry. Lt. & Pr.,
United Light & Rys., Com. 43 47
United Light & Rys. 2d Pfd. 69 71
United Light & Rys. 1st Pfd. 70 73
Unitg!d dLight 1st and Ref. 5%
onds

_Industrial and Bank Stocks.
Dennis Canadian Co. 80 90
Furniture City Brewing Co. 40 50
Globe Knitting Works, Com. 130 140

Globe Knitting Works, Pfd. 98 100
G. R. Brewing Co. 90 100
Commercial Savings Bank 220
Fourth National Bank 220
G. R. National City Bank 169 175
G. R. Savings Ban 255
Kent State Bank 245 250
Old National Bank 189 195
Peoples Savings Bank 250

One can't always tell a barber by
his mug.

S3

We are manufacturers of TRIMMED AND

UNTRIMMED HATS for Ladies. Misses and

«Children, espl_eglally adapted to the general
store trade. Trial order solicited.

GORL, KNOTT & Cd., Ltd.

Corner Commerce Are. and Island St.
Grand Rapids, Mich.

TOREACHYOLR

PATROMIEDS

~CHICAN STATE
P*  TELEPHONE

“ Sunbeam ” Luggage

TRUNKS, SUIT CASES
AND BAGS

RIGHT NOW is the time to stock up
on these excellent values, with the spring
and summer tarvel just ahead of you.

"*Sunbeam” Luggage will withstand
hard service—*‘they are made to wear.”
They will build up a foundation for a
bigger and better business for you. Your
order will be shipped promptly and you
will find the goods just as represented.

Our new catalogue not only shows you
"what’s what” in the Luggage line, but it
actually places them within your reach
at prices that will surprise you. If you
haven't a copy, send for it to-day—NOW.

Brown & Sehler Co.

Home of Sunbeam Goods

Grand Rapids, Michigan

The Laborer Usually Knows

that all indigo drills
look alike when new,
but there is a decided
difference after they
have been worn and

washed & & &

T?MPIRE OVERALLS are made from Stifel's Indigo
Cloth (which has the name stamped on the back) and
this make of cloth has held the confidence of garment

makers and wearers for more than 75 years.

Overall de-

partment buyers should look for “Empire” on the ticket of
the garment and “Stifel” on the back of the cloth because it
is a double guarantee of service and satisfaction. A trial

order will prove this.

Grard Rapics Dry Goods Go.

Exclusively W holesale

Grand Rapids

Michigan
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Grand Council of Michigan U. C. T.

Grand Counselor—M. S. Brown, Sagi-
naw.

Grand Junior Counselor—W. S. Law-
ton, Grand Rapids.

Grand Past Counselor—E. A. Welch,
Kalamazoo.

Grand Secretary—Fred C. Richter,
Traverse City.

Grand Treasurer—W. J. Devereaux,
Port Huron.

Grand Conductor—Fred J. Moutier,

Detroit.

Grand Page—John A. Hach, Jr., Cold-
water.

Grand Sentinel—W. Kendricks,
Flint.

Grand Chaplain—A. W.

Muskegon.

Grand Executive Committee—E. A.
Dibble, Hillsdale; Angus G. McEachron,
Detroit;_ James E. Burtless, Marquette;
L. N. Thompklns, Jackson.

3 Next Grand Council Meeting—Lansing,
une.

Scott

Stevenson,

Michigan Division T. P. A.

President—Fred H. Locke.

First Vice-President—C. M. Emerson.
Second Vice-President—H. C. Cornelius.
Br%svcr{etary and Treasurer—Clyde E.

Board of Directors—Chas. E. York, J.
W. Putnam, A. B. Allport D. G. Mec-
Laren, W. E. Crowell, Walter H. Brooks,
W. A. Hatcher.

Keeping In Close Touch With the
Men.

Our experience indicates that the
best way of keeping a body of sales-
men interested in their work, keenly
alert to the interests of their house
—is to communicate with them reg-
ularly from headquarters; to inform
them by means of the house organ or
otherwise of every detail regarding
their end of the business—the selling
end—to keep them posted on the
sales that are being made by their
contemporaries in the field and all
the conditions affecting the force,
generally.

We give our salesmen every point-
er obtainable. We conceal nothing,
feeling that such a course would af-
fect the salesman’s confidence in the
house, and appreciating the fact that
without his confidence we could not
get his heart-work.

Each salesman in our force gets
mail matter fired at him as often as
we know his postoffice address—
which is to say that we communicate
with him with almost daily regular-
ity.

One communication follows an-
other before the first gets cold and,
if he gets nothing else, he always
gets the house publication which is
printed and mailed daily without fail.

We have given this paper a perma-
nent name, The Daily Success. The
selling force has become to a degree
dependent upon the information, in-
struction and inspiration it contains.
The efficiency of the house organ as
a helper in business-getting has been
tested and proved; most of the men
agree as to its usefulness to them.

Ourl records for each day close
with the last in-coming mail at 3:30
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p. m. and 5:30 The Daily Success is
ready for mailing back to the men.
It tells what weve done for the day
—tells in detail the business done
by our selling force in the twenty-
four hours since the previous issue.
It compares each day’s business
transacted on the corresponding day
of the previous year. It gives the
names of those men who pass a
given mark of excellence, and com-
ments briefly on the day’s work. It
is the pulse of the house, as it were,
which is felt by each man on the fir-
ing line—a barometer of headquar-
teis’ feelings. It promotes a friendly
rivalry among our salesmen which
redounds to the benefit of all con-
cerned.

In my capacity as editor of such a
paper, | have grown to appreciate
fully the fact that to let its contents
become stale or monotonous would
be to ruin its object and effect. |
therefore run matter of a widely di-
versified nature, yet all with an eye
to being of interest in some manner,
directly or implied, to the profession
of salesmanship. | realize the im-
possibility of pleasing all the men all
the time, and figure that what inter-
ests the Jones’ to-day might fall flat
with the Smiths; but | endeavor to
give the Smiths theirs the next day.

I know from observation and from
the assurances of our men, that this
daily paper gets the attention and
consideration of every one of our
ninety-two salesmen at least twice a
week, if not in each case every day.
It fully accomplishes its purpose—
which is to keep the men interested
in their product, and in the progress
which is being made by their fellow
salesmen and by the firm. It does
that and more. Some of the men say
that it opens up many a selling talk
for them, gives them pointers effec-
tive in closing hard sales, and some
cite instances where a sale has actu-
ally been made solely through dis-
closing certain of the paper’s con-
tents to a prospective customer.

If a house organ is kept fresh,
snappy, up-to-date and as far from
monotony as possible, it will be read
eagerly by a big majority of the sales
force. It will have the effect of keep-
ing them interested—and to keep
them interested is to keep their en-
thusiasm up to concert pitch. A
salesman needs to be enthusiastic in
order to succeed. He can not be en-
thusiastic unless he is genuinely,
keenly, incessantly interested in the
big four of his profession, viz., his
house, his goods, his customers and
himself.

In order to grip the interest of
most of the selling force most of the
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time—not a part of it part of the
time—a good deal of tact is needed
in the selection of material for such
a publication as ours. The following
extracts from The Daily Success may
give an idea of what is likely to
prove popular:

“You all have pointed out to you
the time and the place to talk about
shoes. The time is now, and the
place is wherever interest in shoes is
manifested, or wherever it ought to
be manifested. If you know your
line, or are even only fairly well ac-
quainted with it, you also have the
‘what’ to speak about. The combina-
tion comprises the greatest wisdom
of speech, and the use of this com-
bination by our men is evidenced by
the great amount of orders we are
receiving daily.

“And yet there seem to be a few
salesmen who are content to take the
retired position, and who evidently
do not exercise the greatest wisdom
of speech, but take the next best—
silence—and consequently sell few
goods.

“The man who whispers down a
well about the goods he has to sell
never collars as many dollars as he
who climbs a tree and hollers. It
takes more than silence to sell goods.
Some one has said that ‘silence is
eloguent,” but that kind of eloquence
never reared such a commercial
house as ours.”

Another example of the sort of
thing the boys are apt to like may
be chosen:

“Every one of our men has a white
hot opportunity to clean up a good
sized pile of pay dirt this season.
Never was the country in better con-
dition than now, nor the prospect of
the future any brighter. Never was
your particular line of trade of higher
value, or in greater demand. The
season is NIOWi—the samples are A
No. l—the trade wants shoes—and
we want it to be supplied with ours.
This is your chance. STRIKE!”

We always have some sort of car-
toon to back up this inspirational
matter. Another part of the paper
may be devoted to specific arguments
to use in certain cases, or to precept
and example; and the remainder (but
to the salesman in our line, by no
means the least interesting or vital
part)to a statistical bulletin of the
day’s business.

Such a method, or any other which
keeps salesmen in touch with each
other—which makes each man feel
that he is one of a body fighting for
a general cause—which downs the
notion of isolation on the road and
keeps enthusiasm up to pitch, is well
worth while. Bert Barnett.

“l Can Buy Goods at a Lower
Figure.”

“Yes, Mr. Blank, you can buy goods
that will answer a certain purpose at a
much lower figure. The same chapce
is open to every merchant in your line
in the United States; but of all those
that have the opportunity to do so,
comparatively few take advantage of
it, and those that do are not in the
front rank of trade.

#You must remember that the ten-
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dency of all demands is toward qual-
ity. The manufacturer preaches quality
in his advertisement, and the public
looks for it. Buy an article that has
not been advertised as of the highest
equality—place this article on sale along-
side of one that has been advertised
as far above the ordinary, and see which
one the customer will choose even when
the article of quality is higher priced
than the other. The public cheerfully
pays the price for it, and is everywhere
demanding a better class of goods—
the best that the designers can design,
and the manufacturers turn out.
There can be no lower figure on this
class of goods without a corresponding
inferiority in quality. The cost of a
product is figured so closely by every
manufacturer that he knows to a frac-
tion of a cent what his goods cost him,
what it costs to sell them, and what
profit he must have in order to continue
in business. This line is one that comes
to you at a merely nominal profit, and
the goods must be slighted somewhere
when you get them at a lower price.
“When you consider our facilities are
the best for manufacturing, our organ-
ization is as nearly perfect as it is
possible for an organization to be, and
that the goods come to you at a merely
nominal profit, this means that you get
a splendid value at the lowest possible
figure that qualify of product will
allow.” L. B.

The Secular Seal.

The lad who was applying for the
job of office boy presented his cre-
dentials feeling sure that the coveted
job would at once be his. The elder-
ly gentleman at the head of the con-
cern read the papers carefully and
then Purveyed the lad over his spec-
tacles.

“It’s a very nice thing for you to
have these recommendations from the
minister and the Sunday School
teacher,” he said, “and it’s in your
favor that you’re an honest-looking
lad; but 1'd like to have a few words
from some one that knows you on
week-days before | put you to work
for me.”

HOTEL CODY

EUROPEAN
GRAND RAPIDS, MICH.

Rates$1 and up.  $1.50 and up bath.

jMiiittHiiuiiiHiiiiiiiiiiiMiiiiiiiiiiiiiiiiiiimimmiiaiiiiiiiimmiiitiiiiiimiimiiij;

iHotel itasIm

| Broadway at 29" Si. |

| “An Hotel Where Guests are Made \
to Feel at Home”
A High-Class Hotel
with Moderate Rates.
Exceptionally Accessible
500 Rooms— Reasonable RestaurantCharges |

|

f RATES:

s Single Rooms with Running Water
|
i
|
i
|

th —

$1.00 to $2.00
Single Rooms with Tub or Shower Bath i
$1.50 to $5.00 |
Double Rooms with Running W ater =
$2.00 to $4.00 |
| Double Rooms with Tub or Shower Bath 1
i $3.00 to $6.00 =
UNDER SAME MANAGEMENT AS
COPLEY-PLAZA HOTEL, BOSTON
| EDWARD C. FOGG, Managing Director |
| ROY L. BROWN, Resident Manager |
mm»iviniwinmiVstVIMMInVMImibsmeninmiHgiiivH«b
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Late News of Interest to Travelers.

Allen. F. Rockwell, Secretary Grand
Rapids Council, writes the Tradesman
as follows: “Change of Location! The
next meeting of Grand Rapids Coun-
cil will be held Saturday, May 29, at
7:30 p. m. in our new headquarters,
38 lonia avenue, third floor, over
Grand Rapids Railway offices. Re-
member the date. Remember the
place. Everybody come.”

The Hotel Stimpson, at Milan, is
in the height of house cleaning. It
would be well if all Michigan hotels
cleaned up a few times a year. Charles
Maynard is some landlord and al-
ways makes the boys feel at home.

J. E. Martin, the new proprietor of
the Lakeside Inn, Whitefish Lake, is
more than making improvements at
his resort. A store building, 18x 50
feet in dimensions will be built just
east of the dancing pavilion, the ho-
tel is being redecorated and refur-
nished throughout, several old build-
ings back of the hotel have been tak-
en down, a new ice house will be
built, and this fall the barn will be
succeeded by new horsesheds and an
addition to the garage will be built.

Corbett and George Doherty, of
the firm of Doherty Bros., who for
eight years have conducted a meat
market in Petoskey, have leased the
Haertel Inn for a term of years and
will conduct it as a summer hotel.
The name of the house will be chang-
ed to the Grand Hotel and it will be
opened for business about the middle
of June. Henry Haertel, owner and
former landlord of the hotel, gave
possession to the new landlords Mon-
day of this week.

The Dexter Hotel, at lonia, has
been placed in the hands of a receiv-
er. Several merchants there have for
some time been demanding that the
management either pay up or that
supplies would be cut off. ~W. P.
MacFarlane, the landlord, left some
titne ago and the hotel has been in
charge of Mrs. William White. Sat-
urday night the creditors informed
Mrs. White that unless something
was done immediately, no more cred-
it would be given. MacFarlane was
notified and returned to lonia Sun-
day night. It was thought best by
MacFarlane to place the hotel in the
hands of a receiver and for the time
being it will be conducted by the re-
ceiver. This situation applies only
to the hotel business, as the build-
ing is still owned, as for many years,
by Burton Babcock.

L. W. Murphy, manager of the
Owosso agency of the Cable Piano
Co., has purchased the Olympic Ho-
tel, at Carp Lake, and has already
taken charge.

C. Charles, of Woodstock, 111, has
leased Grand View Hotel, at Hamlin
Lake, near Ludington. Mr. Charles
has been proprietor of the leading
hotel in Woodstock. He disposed of
his interests there ten weeks ago and
has since been looking for a location.

Newsy Notes From a Progressive
i

Owosso, May 17—There is not so
very much news that is important
enough to your readers to cause
an explosion of your bank account
in the anxiety of your readers to
learn what has happened down here
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in the pie belt, but it looks all right
to us fellows out here on the back
40. Owaosso is certainly busy this
season with the bmldlnq of “about
thirty fine _homes, two ar_?e_ brick
stores, a $7,000 school building and
a new armory. It looks to us in-
nocent bystanders as if the brick lay-
er and carpenter would be in shape
to_set a good table for quite a spell.

The funeral of John Watson, the
Bancroft merchant and ex-sheriff of
Shiawassee  county, was held last
week at the home” of the deceased
in Bancroft. Mr. Watson was a com-
mercial traveler for several years in
this part of the State and had many
friends among the old boys who knew
him best.

E. J. Elligett has taken over the
Middleton Hotel and will be open for
business next week. We don’t have
any guesses coming, for any of the
boys “on the road who ever had oc-
casion to poke their knees under Ed’s
table at his restaurant will come right
on down and fill up.

Miss Leona Huff, of Durand, has
sold her eating joint known as the
Traveler’s Cafe to A. Suburger, who
has taken possession. Mrs. Suburger
is already on the job, making pies
like mother used fo make. ere’s
another good one which makes a
fellow feél less like going home to
mleals. Boys, don’t shy off at this

ace.

P Frank Hecox of Vickeryville, _the
veteran drug%_lst and grocer, is in a
critical condition at his home from
? ?(troke of apoplexy or similar at-
ack.

. M. C. Lathrop has moved his stock
into the Salisbury bunldln% on the
corner of Washington and Exchange,
?_nd added the Wear-U-Well shoe
ine.

. We are informed that at a meet-
ing of the Owosso business men last
week, in the interest of the half holi-
day question, it was finally decided
to "close nlghts.

E. D. and A. B. Horne have pur-
chased the grocery stock of E._ G
Howe and taken” possession. The
Horne Bros, are both up-to-date gro-
cerymen and will, no doubt, do a very
large business at this location. Two
horns can make more noise than one
—that’s Howe.

The writer called on a four corners
groceryman this week whao brought
in seventy cases of eggs in a four
days’ trip “with a grocery wagon; also
another who had over fifty cases. Who
says the hen doesnt stand good at
the bank?

Hurrah for the country grocerymen
and don’t forget to cheer for the
bird who lays the egg. Excuse us
for this broken line in"our rhyme, but
we know better than to send Editor
Stowe any poetry.

Honest Groceryman.

Come. One, Come All!

Grand Rapids, May 18—The Trav-

elers’ Auxiliary, through its commit-
tees, have spared no pains to make
the coming convention of the Michi-
an State Pharmaceutical Association
e greatest in its history and we ex-

pect you to be with us”at that time
and Share in the duties, as well as
the pleasures, of entertaining our
gnues s. We have carefully gaone over
e programme and no defails have

been overlooked. Look forward to
the smoker and Dutch lunch for some
fun and surprises. You will Ion(T; re-
member it and the jolly bunch of pill
rollers who will be”in “attendance. As
ou understand, this is strictly for
he men and we will all be at”ease.
We have the promise of Congress-
man Doremus, of Detroit, that he
will be with us. Representative
Doremus is the one man who, by his
untiring efforts in behalf of the Mich-
|%an drug%!sts as well as the U, S
at large, Killed the patent medicine
stamp tax in his famous plea, “Tax
the well, not the sm\l}c"J
Pres. M. P.

Dooley.
T.y A.
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All Grocery Stores to Close May 3L
Grand _Rapids, May 18—The requ-
lar meeting of the Grand Rapids Re-
tail Grocers’ Protective = Association
was_ held Monday night in the Asso-
ciation room, 35-37 Pearl street.
_A communication from the Asso-
ciation’s attorney, Leonard Verdier,
reporting the results of the efforts
which were put forth by the retail
Rzoce_rs and general merchants of
ichigan in sécuring an amendment
to the garnishment” law, was read
and received with much appreciation,
because of the fact that the Associa-
tion has acquired the desired result,
Under the old law 80 per cent, of
the wages of the householder hav-
ing a family was exempt. Under the
new law er cent, is exempt. Un-
der the old law 40 per cent, was ex-
empt when the defendant was not a
householder havm%_ a _family." Un-
der the new law this is changed to
30 per cent. The minimum amounts
exempt—namely, 3 for a married
man and $4 for a single man—have
not been changed. This new law will
go into effect January 1, 1916.
Application of new members to the
Association were as follows:
Wm. Radaike, 537 Stocking street.
V. G. Rowe, 719 Cherry street.
Adam Ditmar, 744 Oakdale.
H. C. Bryant, 335 Lexington.
Smith & Schoonfield, 334 W. Bridge
Norman Odell, 405 Jefferson ave-
nue.
Rlunder Bros., 1058 Adams street.
These were all received into the
Association in full membership. .
The Sunday closing ordinance is
againg up before the Association and,
after 'some discussion on the subject,
it was_referred to the Legislative
Committee for immediate action.
Memorijal day this year coming on
Sunday, it was decidéd that all ‘gro-
ceries "be closed all day Monday.
Wm. P. Workman, Secy.

Thumb Merchants Touch Elbows.

Harbor Beach, May 15—A caravan
of fifteen autos, carrying seventy-five
members of Caro Business Men’s As-
sociation, joined 125 members of Bad
Axe Board of Trade to enjoy a fish
dinner with seventy Harbor Beach
business men at Hotel Dow _ last
night. This, the greatest municipal
welfare gatherlng ever held in the
Thumb, was under the direction of
James McCaren of Bad Axe, repre-
senting the Bad Axe Board of Trade.

Fred L. Keeler, State Superintend-
ent of Public Intsruction, and Her-
bert Leon Cape, of Caro, were among
the speakers who responded to in-
vitations from Toastmaster B. F
Brown. .

Mr. Keeler spoke on the subject of
Michigan big business with reference
to _MIChIg n’s_instruction system for
which $20,000,000 is expended annual-
ly.  Mr. Keeler urged a restriction
of improper marriages, which is fitting
such "homes as the Lapeer institu-
tion. T. W. Atwood, of Caro, spoke
on municipal improvements and the
advancement of mutual relatlonshlﬁs
between the three large cities in the
Thumb; Prof. A. T. Sawyer of Bad
Axe on municipal advancement as ap-

lied to his town, and Otto Zenke,

resident of Caro’s Business _Men’s
Assouatlon,_fqave an enthusiastic talk
on community welfare.

The Knocker’s Creed.

I believe that nothing is right. |
believe that everything is wrong. |
believe that | alone have the right
idea. The town is wrong, the editor
is wrong, the teachers are wrong, the
people are wrong, the things they do
are wrong and they are doing them
in the wrong way any how. | be-
lieve | could fix things if they would
let me. If they dont | will get a
lot of other fellows like myself and
we will have a law passed to make
others do things the way we want
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them done. | do not believe that the
town ought to grow. It is too big
now. | believe in fighting every
public improvement and in spoiling
everybody’s pleasure. | am always
to the front in opposing things and
never yet advanced an idea or sup-
ported a movement that would make
the people happier or add to the
pleasure of man, woman or child. |
am opposed to fun and am happiest
when at a funeral. | believe in start-
ing reforms that will take the joy out

of life. It’s a sad world and | am
glad of it. Amen.
The Unbroken Rule.
In Washington there is a club

where playing cards for money and
various other things are forbidden.
But on one occasion recently four
friends who wished to have a quiet
little game of bridge decided that
there would be no harm in a slight
departure from the regulations.

Having found a retired corner,
they had commenced to play when
one of them noticed that a waiter
who was near was observing them.
Wishing to avoid further disclosure,
he called the waiter and said:

“William, | know you will not con-
sider it your duty to inform against
us. 1 presume that ere now you
have seen the rules broken.”

“Sir,” said the waiter, gravely, “I
have been in the service of this club
for some years, but have never yet
given any such information, although
I have seen all the rules broken but
one.”

“And what is that one rule?”

“That of feeing the waiters, sir.”

Butter, Eggs, Poultry, Beans and Po-
tatoes at Buffalo.
Buffalo, May 19—Creamery butter,
fresh, 25@28c; dairy, 20@25c: poor to
common, all kinds, 17@20c

| fancy, 10@
15J°c; new_ choice, 14"@15c; held
fancy, 15"2@16c;

Eggs—Choice fresh, 19@20c.
Poultry (live)—Broilers per_lb, 30

Cheese — Dull; new

@35¢c; cox, 12@13c; fowls, 17@18c;
eese, ll@12c; turkeys, 15@17c;
ucks, 17@13c;

Beans—Medium, new.  $3.40; Rea,
$3.25; Red Kidney, $3.60@3.65; White
4K|%r(1)ey, $3.75@3.90; Marrow, $3.75@

Potatoes—30@40c %%rabg; Witzig

The Grand Rapids wholesalers will
make a one-day trade extension and
social trip over the new interurban to
Battle Creek next week Wednesday.
The party, about 100 strong, will leave
at 7:30 and with eight stops at stations
along the route will reach Battle Creek
in time for luncheon at 1 oclock. The
afternoon will be spent in visiting the
trade and at 6 o’clock the Grand Rap-
ids party will give a dinner to their
Battle Creek trade friends at Post Tav-
ern. The return will be after the meet-
ing. )

¢ o0 i

Detroit—The Waco-Schaffer Motor
Co. has been organized to manufac-
ture and deal in gas engines, automo-
biles, motorcycles, etc., with an au-
thorized capital stock of $200,000, all
of which has been subscribed, $10.-
000 paid in in ca»li and $190,000 in
property.

Few people to whom you are in-
troduced really care to know you.


mailto:3.60@3.65
mailto:3.75@3.90

Michigan Board of Pharmacy.
President—E. T. Boden, Bay Qity.
Secretary—E. E. Faulkner,” Belton.
Treasurer—Charles S. Koon, Muskegon.
Other Members — Will E. Collins,

Owosso; Leonard A. Seltzer, Detroit.
. Next Meeting—Press Hall, Grand Rap-
ids, March 16,” 17 and 18.

Michigan Asso-

State Pharmaceutical

ciation.
President—Grant Stevens, Detroit.
Secretary—D. D. Alton, Fremont.
Treasurer—Ed. C. Vamum, Jonesville.
Next Annual Meeting—Grand Rapids,
June 9, 10 and 11.

Michigan Pharmaceutical Travelers’ As-
sociation.
idg’resident—.]ohn J. Dooley, Grand Rap-

and Treasurer—W. a Law-

Secretar
Rapids.

ton, Gran

~Grand Rapids Drug Club.
President—Wm. C. Kircngessner.
Vice-President—E. D. De La Mater.
T_ggcretary and Treasurer—Wm. H.
ibbs.

uigley

Executive Committee—Wm.
orbes?

Chairman; Henry Riechel, Theron

Poison Ivy a National Menace.

Of all the poisonous plants com-
mon to the United State, none causes
as much annoyance and inconven-
ience to people as poison ivy (Rhus
radicans). Every year an increasing
number of people are poisoned by it,
yet nothing is done to eradicate it.

The average city-bred person is not
familiar with it at all; in fact, he is
apt to gather poison ivy before other
plants because of its attractive fol-
iage. In summer the leaves are 'of
a beautiful shiny green, while in au-
tumn they are scarlet. Every person
should be familiar with poison ivy,
so that he may avoid it while in the
country. It is found everywhere be-
cause of its hardiness and because of
its effective methods of reproduction.
It is for this reason that we should
begin a campaign to destroy the poi-
son ivy in the United States. It has
been the experience of the New York
Botanical Garden staff that it takes
years to destroy these plants, because
the only effective way of getting rid
of them is to pull them up root and

There are many people who are not
affected by poison ivy. In fact they
'‘pull the stems from the trees and
the roots from the grounds and suf-
fer no ill effects. Others are poison-
ed in passing the plant. This raises
the interesting question as to why
some people are poisoned when they
touch the plant and some are not.
While we are not absolutely certain
as to the cause of this variation of
susceptibility, we believe it Is due
largely to the fact that some people,
when exercising or even when they
are not, have a strong acid reacting
skin, which makes them susceptible
to poisoning, while others have an al-
kaline reacting skin which effectively
protects them from the poisonous ef-
fects of the plant. At least in several

cases, the above proved to be true of
persons who were poisoned and those
who were not. We do know that if
people who are susceptible to ivy poi-
soning will wash their hands and an-
kles with bicarbonate of soda before
going in the woods, they will be im-
mune from its effects. The alkali de-
stroys the resinous or fatty constitu-
ent of the poison ivy. Upon this
fact is based the method of treatment
when poisoned. When affected, rub
the parts briskly with a saturated so-
lution of bicarbonate or carbonate of
soda and repeat until the itching sen-
sation is stopped, then the ivy will
give you no further trouble. Try to
interest your friends in the campaign
to destroy poison ivy, because it has
become a menace to public health.

Proper Care of Show Cases.

So little attention is paid to show
cases in the average drug store that
I cannot but help make a suggestion
or two in regard to cleaning the
glass. | have been in some drug
stores where the goods were jumbled
up so that I do not see how the drug-
gist or the clerk could find anything,
and as to the customer, | dont see
how he could be expected to buy
anything when he could not see the
goods. Show cases are made to show
the goods, not to hide them. Noth-
ing looks more attractive than a nice,
clean show case with the goods neat-
ly arranged. There are several meth-
ods of cleaning show cases, and there
are various devices on the market for
this work, but the best thing | have
ever tried is simply a chamois skin
of good quality soaked in water and
then wrung out. This takes the
grease and dirt off the tops as well as
the sides of the case, leaving the glass
clear without any streaks. | also use
it on the woodwork and windows, and
get excellent results with about half
the work. All needed is the cham-
ois. No cloth is necessary, and, while
the idea may be an old one, | had
never heard of it until | tried it out
myself a short time ago. Heretofore,
I had been using bon ami, which is
very mussy and also scratches the
glass in time. As to arranging the
good in the show cases, every one
has a different way of doing this. |
have six and eight foot floor cases,
and classify my goods so that | or
the clerk may find them at a glance
and also know where they are. 1 al-
ways have a place for everything in
my store, and everything in its place.

N. L. Nordstrom.

You may kick, you may shatter a
boom if you will, but the hope of a
candidate clings to it still.

ADESMAN

Scintfflant Splinters From the Sagi-
naws.

Saginaw, May 17—George Gauss,
the well-known retail meat dealer,
has discontinued his Hayden market
and is conducting one market at the
corner of Johnson and Warren
streets. ] )

A. L. Gardnier, known as “Hole in
the wall Gardnier” has added another
store to his long chain of stores. He
has purchased the stock and leased
the store at 601 Gratiot street. He
now has a store on the East and
West Sides. .

A meeting of the committees en-
aged in securing subscriptions for

e proposed new Bancroft Hotel was
held yesterday afternoon in the Board
of Trade rooms. _Good progress was
reported in raising the Tnecessary
funds and the prospects are said to
be brlgt;ht for obtaining the required
amount soon.  Saginaw onlﬁl needs
to subscribe $75,000 towards the $750,-
000 project and a large proportion of
this 'is now raised. )

A. J. Page has purchased the in-
terest of George Merrill in the A J.
Pa%e_ Co. and will represent the Hup-
mobile Co. in this territory alone,
continuing the business. “Leon C.
Gemmill has joined the sales force
and his acquaintance in Saginaw and
familiarity with the many “merits of
the Hupmobile car makes him highly
qualified in his new work.

Saginaw_ Elks are planning for a
real humdinger of a time when they
make the trip to the eleventh annual
State convention at Grand Rapids
June 4 According to present indi-
cations, a record breaking crowd will
%o from this city on the Special train.

urther details "have been completed
by the committee and circulars with
réturn cards have been sent to all of
the members_urging their attendance.

Because of a remarkable and un-
precedented increase in the volume
of business during the last few
months, extensive additions are to
be made to the tannery operated by
F. W. & F. Carlisle in the north end
of the first ward. Contracts for the
construction of two new buildings in
connection with the tannery have been
let to A Gelinas & Sons and work
will be begun immediately/ The ad-
dition to the Carlisle plant will in-
clude a bark house 50x50 feet and
about 50 feet high and a leech house
that will be 40x7130 feet. This latter
building will be sufficiently large to
accommodate sixteen leech”tanks and
will materially increase the producing
capacity of the plant, which is now
enjoying its most prosperqus period.
The two new buildings will be con-
structed of brick and re-enforced
concrete. ) )

At a joint meeting. of Saginaw
Council "and the Ladies’ Auxiliary
last night at the Foresters’ Templé
arrangements were made to atten
the State convention at Lansing, June
4 and 5 From present eindications
it Is expected that about seventy-five
couple will go from Saginaw, as prac-
tically all of the mempers are plan-
ning “to be accompanied .by their
ladies.

Definite announcement that the ac-
counting offices of the Saginaw_ di-
vision of the Pere Marquette Rail-
road, which handle the Port Huron-
Grand Rapids and Toledo-Ludington
systems ~of the road, will be moved
from this city within the next week
was given out at the local offices of
the Pere Marquette to-day. The pro-
ject, which had been hanging fire for
some time, was definitely” decided by
General Manager H. F. Alfred and
District Accountant K. A. Karlson of
the, Saginaw _offices, who was in De-
troit conferring with Mr. Alfred on
the matter, réturned with the de-
cision of the general manager. The
removal of the accounting offices of
the Pere Marquette will "mean that
Saginaw will lose about twenty-five
men, with a year pay roll averaging
about $20,000.° We certainly are ‘sor-
ry that this change had to” be made.
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.EIf Kfhurafen Temple of Shriners
will hold a big ceremonial session to-
day which will be attended_ by about

, including some 250 visitors from
Bay City, Flint, Alma, St. Louis, Mid-
land and other nearby towns. Dur-
ing the afternoon there will be a gen-
eral reception of visitors and candi-
dates. The big public feature of the
event will _be the_ street parade at 5
oclock. The Shriners, the Arab pa-
trol, the drum corps and _candidates
will appear in the procession.

Gilbert S. Skimin has just purchas-
ed the Moore cigar stock, at the cor-
ner of Genesee and Franklin_ streets
and will continue the establishment
under its former name. Mr. Skimin
is a well known young _business and
fraternal man of this city, where he
was born and received his education.
He entered the cigar business nine
ears ago and with the exception of
en months has been with the Moore
store since. He was made manager
by the late William Moore two years
ago and during the time Mr. Moore
was absent from the city Mr. Skimin
had entire charge of the business.
The store was established ten_years
ago. The present staff of assistants
will be retained.
_About 100 farmers attended the
first annual silo day at the McClure
Co. plant Saturday, and various fea-
tures were provided for the visitors.
During the morning a trip_was made
through the factory, during which
they ‘inspected = the” various opera-
tions, the machinery, the manufactur-
mg of silos, the supply of California
redwood and _an exhibit of California
red wood rails which have been in
use for fifty-two years and yet show
no decay or effects of wear and the
elements. A group photograph was
taken and at noon the visitors were
entertained at dinner in, the com-
pany’s dining room, music being fur-
nished on a Victrola.

Mr. Hayward, the jolly salesman
of the Saginaw Beef CO., is a “bioom-
in’ Englishman,” and he always has
a stock of stories that never séem to
run low. He very nearly broke up
a meeting with this one: " There was
a Jew who had quite a lot of sport-
ing blood, and after business hours
he”could always be found in a poker

ame, or when the races were in
own he would be out to the race
track. When Abe would return from
his poker games, his wife would ask
him how he came out, and Abe would
always reply that he won. His win-
nings being usually from twenty to
fifty dollars. But when he would re-
turn from the horse races and his
wife enquired how he came out, he
always replied that he had lost. So
one ‘day she said, “Abe, how is it
when you play poker you always win,
and when you bet on the horse E)/OU
always lose,” “Veil,” replied Abe,

“They wont let me shuffle the
horses.” .
Ralph Waldo_ Trine: “The better

we understand life, the more we come
to the realization of the fact that
happiness is a duty. It signifies that
we are working in harmony with the
laws of our being. It is one of the
concomitants of righteousness. Right-
eousness in its last analysis will” be
found to be living in right relations
with the laws of our being and with
the laws of the universe about us.
This attitude, this habit of happiness
is also a benefit to others. As cheer-
fulness induces_cheerfulness in_others
s0 happiness inspires and induces
happiness. We communicate this
condition to those about us. Its ef-
fects come back in turn _from,them
to us again. As anger inspires an-
Per, as love and sympathy inspire
fove and sympathy in others, each of
its kind, so cheerfulness and happi-
ness inspire the same in others.”
Arthur B. Cornwell.

Lots of men would rather have a
political job than earn an honest liv-

Ing.
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Walrus Soda Fountains
Electric Carbonators
Cyclorne Mers

Glasses Cups Holders
Spoons  Dishers Paper Soda Cups
Squeezers Shakers, Etc.

Coca Cola, Cherry Smash
Root Beer, Grapefruitola
Syrups and Flavors

Chairs, Stools and Tables

Hazeltine & Perkins Drug Co.
Grand Rapids, Mich.

J U Ul
WHITE HOUSE

KEEP IT

MOVING

There’s no other coffee so well calcu-
lated to compel “repeat” orders—to hold
trade—to promote coffee confidence.

In 1, 2 and 3-Ib. air tight tin cans only—whole, ground or pulverized. NEVER SOLD IN BULK.

JUDSON GROCER CO.

Wholesale Distributors
GRAND RAPIDS, MICHIGAN

MICHIGAN

TRADESMAN

WHOLESALE DRUG PRICE CURRENT

Prices quoted are nominal, based on market the day ot issue.

i Acids
Acetic . @ S
Boric .. ® 15
Carbolic 1 45@150
Citric.. @ 75
M_ur_latlc IX® 5
Nitric @ 12
Oxalic 25 @ 30
Sulphuric IX® 5
Tartaric . . 55
Ammonia
W ater, 26 deg. 6ft® 10
W ater, 18 deg. 4X® a
W ater, 14 deg. 3X@ 4
Carbonate .... 13 ® 16
Chloride ... 1 @ 25
Balsams
Copaiba ..., @1 00
Fir (Canada) 1 50@1 75
Fir (Oregon) 40® 60

Peru
Tolu
Cubeb @
Fish ®
Juniper @
Prickley Ash @50
Barks
Cassia (ordinar 25® 30
Cassia Salgoj 75
Elm 30® 35
Sassa ras (pow. 25
Soap Cut (powd
35C i 25
Extracts
Licorice .o 7® 30
Licorice powdered 30® 35
Flowers
Arnica o 0® 40
Chamomile (Qer.) 55® 60
Chamomile (Rom) 55® 60
Qumt
Acacia, 1st ... 60
Acacia, 2nd 50
Acacia, 3d ... 45
Acacia, Sorts .. 25
Acacia, powdered 30@ 40
Aloes (Barb. Pow) 22® 25
Aloes (Cape Pow) 20® 25
Aloes (Soc. Pow.) 40® 50
Asafoetida ... 60@ 75
Asafoetida, Powd.

Pure .. 100
U. S. P. Powd. 125
Camphor 58

Guajac
Guaiac,
Kino
Kino,

rr
M))l/rrh,
Opium
Opium, powd. 11 00@11 25
Opium, gran. 11 50®12 00
Shellac .o 35
Shellac, Bleached 30 35
Tragacanth

No. 1 .. . 2 25@2 50
Tragacanth w 1 25®1 50
Turpentine 10® 15

Leaves

Buchu ..o 5% 00
Buchu, powd. 2 00@2 25
Sage, bulk ... 28@ 35
Sage, Xs loose ..35@ 40
Sage, powdered 30® 35
Senna, Alex @ 35
Senna, Tinn.. 35

30@
Senna Tinn powd 35@ 40
Uva Ursi 18@

Oils
Almonds, Bitter,

frue e 6 50®7 00
Almonds, Bitter,

artificial _.... 3 00@3 25
Almouds, Sweet,

true e 1 25®1 50
Almouds, Sweet,

Imitation ... 50® 60
Amber, crude 25@ 30
Amber, rectified 40® 50
Anise .. 2 00@2 25
Bergamont 4 25@4 50
Cajeput ..

Cassia
Castor,

cans
Cedar Leaf . 90®1 00
Citronella
Cloves ...

Cocoanut

Cod Liver ..

Cotton Seed 85@1 00
Croton .

Cupbebs

Eigeron

Eucalypt

Hemlock, pure .. 1 00
Juniper Berries 2 00@2 25
Juniper Wood .. 70 90
Lard, extra .. 8 90
Lard, No. 1 . 75
Laven'r Flowers ge 00
Lavender, Gar’n 125 140
Lemon ......... 225

Linseed, boiled, bbl @ 71

Linseed, bid. less 75®@ 82
Linseed, raw, bbl. @ 70
Linseed, raw, less 74® 81

Mustard, true ..9 00®9 50
Mustard, artifi’l 3 50@3 7
Neatsfoot ...
Olive, pure 2 50®3 50
Olive, Malaga,
yeliow ... 1 55@1 65
Ollve, Malaga,
green ... | 50®1 60
Orange Sweet .. 250 B
Organum, pure ..
Orlganum com’l 75
Pennyroyal ........... 2 75
Peppermint .... 2 50@2 75
Rose, pure . 14 50@16 00
Rosemary Flows 1 50@1 75
Sandalwood,
Lot 650®6 75
Sassafras, true @1 10
Sassafras, artlfi’l @ 60
Spearmint ... 325@3 50
Sperm 10
Tansy
Tar, U . 0®
Turp entine, bbls. @ 49
Turpentine, less 55@ 60
Wintergreen, true @5 00
Wlntergreen sweet
birch™ ... 3 00®3 25
W intergreen, art 1 75@2 00
Wormseed .... 3 50®4 ft0
Wormwood .4 00®4 25
Potassium
Bicarbonate
Bichromate
Bromide
Carbonate .
Chlorate, xtal and
powdered ... 47® 50
Chlorate, granular 52® 55
Cyanide .. 30® 45
lodide @3 77
Permanaga .. 65®@ 70
Prussiate, yellow 53® 55
Prussiate, red .. 1 20%1 25
Sulphate ... 20 25
Reots
Alkanet ... O®
Blood, powdered ZAJ®
Calamus .......... 40®
Elecampane, pwd. 15®
Gentian, powd 15®
Ginger, African,
powdered ......... 15®
Ginger, Jamajca 22®
Ginger, Jamaica,
powdered .. 22® 28
Goldenseal pow 50@7 00
Ipecac, powd. 25@6 50
Licorice ... 18® 20
(I5|cor|ce dede 12® %‘g
rris owdere Q®
Poke, ppowdered
RhUbard ... 75@1 00
Rhubarb, powd. 75®1 25
Rosinweed, powd. 25® 5»
Sarsaparllla Hond.
ground .. @, 65
Sarsaparill xican,
ground 30® 35
Squills .. 20® 35
Squills, powdered 40® 60
Tumeric, powd. 12® to
Valerian, powd. 35® 30
Seeds
ANISE v 20®
Anise, powdered
Bird, Is ..
Canary
Caraway .
Cardamon . 2 00
Celery (powd 40) 30®@ 35
Coriander 10® 18
Dill ... 200 25
Fennell 40® 45
lax .. 5® 10
Flax, ground .... 5® 10
Foenugreek pow. 8® 10
Hemp . 7@ 10
Lobelia . O 50
Mustard, yellow 16® 20
Mustard, black 16® 20
Mustard, powd. i2® 30

Sabadilla,
Sunflower .
Worm American
Worm Levant

Tinctures

Aconite
Aloes
Arnica ..
Asafoetid
Belladonna
Benzoin
Benzoin
Buchu ..
Cantharad
Capsicum
Cardamon
Cardamon
Catechu
Cinchona
Colchicum
Cubebs .
Digitalis
Gentian
Ginger
Gualac ..
Guaiac Ammon.
lodine
lodine,

Colorless

92RRRRPRRDDDD
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Ipecac
Iron, clo
Kmo
Myrrh
Nux Vomica .
Opium v
Opium, Capmh.
Opium, Deodorx’d
Rhubar

Paints

red dry 7
Lead, white dr 7
Lead, white oil 7
Ochre, yellow bbL 1
Ochre yellow less 2 s
Putty . 2X<
Red "Venet n bbl. 1

Lead,

87

Red Venet’n less 2
Vermillion, Eng. 1 25@1 50
Vermillion. Ame 20
W hiting, bbl. .. 11 109144
Whiting ..cooeee 2®
H. P. Prepd 1 25®1 86
Insecticides
ATSENIC i io@
Blue Vitrol, bbl. ®
Blue Vitrol, less 9®

Bordeaux Mix Pst Hitt
Hellebore, White
powdered
Insect Powder ..
Lead Arsenate
Lime and Sul
Solution. ga
Pans Green

hur

Miscellaneous

Acetanalid
Alum
Alum, powdered and

groun
Bismuth,

ib

La@zzé6

- k'ate 3 17®3 20
or

powdered .... 6®

Cantharades po 2 00@7 00

Calomel

44®1 50

capsicum 30® 35
Carmine_ .. 425®4 50
Cassia Bud . 40
Closes 30® €3
Chalk P ed 6® 8X
Chalk Precmltated ® lo
Chloroform .. 31® 43

Chloral Hydrate 10001 20
4 60@

Cocaine ... 4 90
Cocoa Butte 65® 66
Corks, list, Iess 70%
Copperas bbls. .. ® 01
Copperas, less .. 2® 0
Copperas, powd. 4® 6
Corrosive Sublm. 1 40®1 50
Cream Tartar 38® 42
Cuttlebone 40® 45
Dextrine
Dover's Powder
Emery, all Nos.
Emery, powdered
Epsom Salts, bbls
Epsom Salts, less
Ergot .. 2 00®2 35
Ergot, powdered 2 76®3 00
Flake hite .. 15®@ 20
Formaldenyae Ib. 10® lo
Gambler 10® U
Gelatine
Glassware,
Glassware, less 70 & 10%
Glauber Sails bbl. @1%
Glauber Salts less 2® 6
Glue, brown 11® 15
Glue, brown 15
Glue, white .. 25
Glue, white grd 16®@ 20
Glycerlne 24® 3H
Hops 45® 60
Indigo 1 75®2 00
lodine . 4554 go
lodoform . 620®5 80
Lead Acetate .... 16® 30
Lycopdium 150®1 75
ACE e 6®

Morphine
Nux Vomica
Nux Vomica pow
Pepper, black pow
Pepﬁer white ...
Pitc Burgundy
Qua55|a ............... 10®
Quinine, all brds 30®
Rochelle Salts.. 28®
Saccharine "3
Salt Peter
Seidlitz' Mixture ..
Soap, green ...
Soap, mott castile
Soap, white castile
case
Soap, white castile
less, per bar ... ®
Soda Aah .... 1X0
Soda Bicarbonate 1X®
Soda, Sal
Splrlts Camphor
Sulphur roll
Sulphur Subl..
Tamarinds .. .
Tartar Emetic .,
Turpentine Venice 40d
Vanilla Ex. Pure 1 (Ig
Witch Haze
Zinc Sulphate
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GROCERY PRICE CURRENT

Thew quotations are carefully corrected weekly, within six hours of mailing,
A C € . CHEESP Bogota Shelled
and are intended to be correct at time of going to press. Prices, however, are Acme ... @16% Fair .. 24 No 1 S?amsh Shelsllgttlib .
liable to change at any time, and country merchants will have their orders filled Sa/se" €1V - R I R T A Ex. Lo Va Shelled
at market prices at date of purchase Leiden Spot Market, Strong Peanuts ... 10%@11
IP__imbur er Package Cveclan tHFa'IvIes ......... gig
ineapple ; alnut Halves ....
ADVANCED DECLINED Edam " ArbUCKTE. e 17 90 ilbert Meats .\ @38
ap Sago ..o T ATBUCKIE e icante monds
Galvanized Tubs . mSwiss, domestic @20 MecLaughlin’s XXXX Jordan Almonds
Galvanized Palls Allspice McLaughlin’s =X X X X
Elour CHEWING GUM patcklage colffee Nlls_lsoltli to E H Pgansuts
Ad retailers on ail all or- ancy uns
ngiensae Adimi %;%Cpkotjaac_lf“ i 23 ders direct yto W. F. Mec- . 5%@6ft
Beeman’s Pepsin g2 Laughlin & Co., Chicago, 6ft @7ft
Beechnut 62
Chiclets 13 Extracts . TH@ 8
Colgan Violet ips .. 65 Holland, % gro. bxs. 95 . 8%@
Colgan Mint Chips .... 65 Felix, ft gross ... 15 CRACKERS
|ndeX to Mal’ketS l 2 Dentyne g Hummels foil, ft gro. 85 Nati
tional Biscuit Company
Doublemint 54 Hummel’s tin, ft gro. | 43 a Brand
By Columns Flag Spruce rands
y AMMONIA Cla Juicy Fruit CS%NCEECH(?NERY ails In-er-Seal Trade Mark
Doz. Little Neck, ||b . m Red” Robin . . Horehound . 9 oods
CO1 12 oz. ovals, 2 doz. box 75 Little Neck, 2b. . Spearmint, Wrigleys .. 64 Standard .. 9 Per doz.
cl B ” Spearmint, 5 box Jars 3 20 Standard, small .7 10 Baronet Biscuit ... 100
Ammonia 1 AXLE GREASE Burnham>s % 0‘{' °" 5,5 Spearmint, 3 box jars 192 Twist, small ... 10 Flake W afers 100
Axle Grease R, deralzer’s‘.1 doz. 3 00 Bgmhgm i potsp : '\I’(runl; Spruce Tomb Caggy gﬂmeo glscdun ; %88
ib. wood boxes, 4 doz. s ucatan umbo eese Sandwich ....
B lib. tin boxes, 3 doz. 2 35 Burnham’s gts.. Zeno .. 64 Jumbo, small 7.7 R Chocolate Wafers ... 1 00
Baked Beans 1 3%Ib. tin boxes, 2 dz. 4 25 Corn Big Stick 14 Excelsior Butters .... 100
Bath Brick 1 10bb. pails, per doz. .6 Q0 . CHOCOLATE Boston Sugar Stick .7 14 Fig Newton ... 100
BI 1 15th. pails, per doz. .7 20 good Walter Baker & Co. : Five O'clock Tea Bet 1 uu
B ui kgf st Food 1 251b. pails, per doz. .12 00 Fancy German’s Sweet .22 Mixed Candy Ginger Snaps NBC 1 00
Brrggmsas 00 1 Erench Peas Premium - Palls Graﬂam Crackers Red
Brushes . 1 No. 1BA§rEdDOZBEA’\i§@ 90 Monbadon (Natural) Caracas cut Loaf. io* Label, 10c size .... 100
Butter Co : i 1N 2, Ber Goz. 7261 40 per doz. emeeeoeei. 175 Pr\eNmallut?nr M/SLowney Co 2 Erench Cre 10 II_(auser JSumbIes 1 gg
. 6S ... Fancy . emon Snaps
C No. 3, per doz. .. 85@1 75 Gooseberrles Premium, fts 29
No. 2 . 15 Grocers 7 Oysterettes 00
Candles -1 BATH BR|CK ' CLOTHES L|NE Kindergarten 12 Premium Sodas 100
ganged é;_?ods 122 English .. Per doz Leade 79 goyal T0a|§|t g 100
arbon Oils A : aratoga akes .. 160
No. 40 Twisted Cotton 95 Majesnc 10 g
gﬁtSUp % JE,';,H,']NE No. 50 Twisted Cotton 1 30 Monarch 79 Social Tea Biscuit
Chewing 3 Condensed Pl Bluin Lobster .No. 60 Twisted Cotton 1 70 Novelty ... u Hﬂgggg gi'rfggr'tw“
Chicor ® Small C P Bluing, doz. 45 o |p 315 No. 80 Twisted Cotton 2 00 Paris. Creams u Vanilla W af
No. 50 Braided Cotton 1 00 Prem|o Creams 14 nilla afers ....
Chocolate 3 Large CP Blumg doz. 75 M No. 60 Braided Gotton 1 25 Royal . g W ater Thin Biscuit .. 1 00
Clothes 3 H Zu Zu G S
Cocoa o3 olger’s. Mustard, . No. 60 Braided Cotton 1 85 Special 10 Zu .zu kmger naps 1058
Cocoanut T ' 3 Summer Sky, 3 dz. cs. 120 Mustard, 2b . No. 80 Braided Cotton 2 25 VaIIey Creams wieback
£ ' Y Summer Sky, 10 dz bbl 4 00  Soused, . No. 50 Sash Cord .... 176 X L O .imrrcccinnnnenns 7% h K
Soffee ons o BREAKFAST FOODS Soused, 21b.. . 275 No. 60 Sash Cord ... 200 Specialties Other Package Goode
C?:clg(e:dlon\;\/he ) 6 Apetizo, Biscuits 3 00 p)mato, lzbl'b' ! %gg No. 60 Jute ) Pails gaénuné’s kAnlmaIsc.. 50
. omato No. 72 Jute oda rackers NB
Kers .. B oy Auto Kisses (baskets) 3 .
gﬁggm”-srmar . 6 (65 C?:kac?oevr]iea‘t“"éﬂr‘zs %%8 Mushrooms No. 60 Sisal : Autumn_ Leaves ... 13 Family Package ... 2 50
Cream of Rye, 24-2 .. 300 EUHOHS ;%S @ 31523 Galvanized Wire Bonnie Butter Bites .. 17 Fryit Cake ..o 300
. . D Quaker Puffed Rice .. 425 Butlons, ls @ 35 No. 20, each 100ft. long 1 90 Butter Cream Corn ..
Dried Fruits - 6 Quaker Puffed Wheat 345 otels. Is @ No. %8 each 100ft. long 2 10 ggggnel'n?('creau-t- Bulk Goode
uaker Brkfst Biscuit 1 90 0. eac t. lon .
Farinaceous FGoods 6 uaker Corn Flakes 175 Eove, 1 Ilg)ysters @ 75 No. 19, each 100ft. Iong 210 gO%OEHUtffWﬁfﬂes %ﬁ Animal Cans and boxes
Fishing Tackle ... 6 Victor Com FlakeB .. 220 cCove, 2 Ib... @1 40 offy Toffy : AIMAIS oo 19
Flavoring Extracts ... 7 Washm?_}on Crisps .. 185 ' Baker" COCOA %7 Dainty Mints 7 Ib. tin 16 Atiantics Also Asstd. 12
Flour and Feed .7 Wheat Hearts =205 piyms Plume 90@135 Cleveland L4 E{Jndplere Pﬁggge e %44 égﬁglae FDrgcl)tn nggim'é %(2)
Fruit Jars « Evvg%aotregg Sugar Com4 gg Pears In Syrup gglgmgl’ H: % Eugge \’/:Vft!nll)lp . ﬂ Bonnie Lassies 10
- udge ilbert cameo B t
Gelatine 7 Earg;eos’\e‘ué N 538 Ne- 3 cans,PZZre oz. -1 50 Eipe‘:sshey 3‘% Eugge Shoco Peanut 13 gﬁcelfa 1I§I|Zsf:LlJJBI|t R
L R . eese Ti its .
Grain Bags ... « (SBLE?;%? (S:Lé?:rF'I:allﬁtgs . %gg E/la%g,omjlfj?]te """""" 1?8@% gxs) Hersheys fts 28 Fﬂdgg ngs%dMgggoa—M Chocolate Bar (cans) 18
H Hardy Wheat Food .. 225 Eary June siftd 1 501 &5 Huyler.. 30 NUt e 14 Chocolate Drops .... 18
y Lowney, 34 Fudge, “CHEMY o 14
Herbs 7 Holland Rusk ... 320 g ' y Choc. Honey Fingers 16
Hides and Pelts. g Krinkle Com Flakes 176 Peaches Lowney, fts 34 Fudge, Cocoanut .... 14 Choc. Mint Wafers .. 14
Horse Radish .. g8 Mapl-Corn Flakes .... 280 Ple = ... 100@1 25 Lowney, fts .. Honeycomb Candy .. 16 Circle Cookies 12
Minn. W heat Cereali 3 75 No. 10 sizé ¢an pie 3 25 Lowney, 51b. ¢ Iced "Maroons 14 Crackneis ... 20
Ralston W heat Food 4 60 Van Houten, fts Iced Gems ... .15 Cream Fingers 14
8 Ralston Wht Food 10c 225 graged . "c2PP& 752 10 VAN fouten. fts Iced Orange Jellies .. 13 Cocoanut Taffy Bar .. 13
o "8 Roman Meal ... 230 < Van Houten; fts Italian Bon Bons ... 13  Cocoanut Drops 12
M Saxon W heat Food .. 2 9o ~liced - 95@2 60 yva” HEotuten, la Lozenges, Pep.. .11 Cocoanut Macaroons . 18
M Shred W heat Biscuit 3 60 Pumpkin Webh -2 Lozenges, Pink Cocont Honey Fingers 12
Mg;cn?er?nnel Triscuit, 18 ..o 180 gair . . Wilber. fta mg?acsglég Kisees Cocont Honey Jumbies 12
Meats, Canned ... Pglsstb%rgagtlgses%%er..l gég Fancy Wilber, fts BOX oo g?rflfrfgr CPaakl?S Nll(l:)?gd . 1%ft
Mmggsegﬂeat --------- Eos{ ioastlesP T- Sd . % Z;(O) No. 10 COCOANUT ’F\’Ieuctar?sunEe)E PE;erge - 12 Famgkaookles(j ......... gft
0s avern Porridge Dunham’s ) . . Fig Cakes Asst 1
Mustard dRaspberrles d b
BROOMS Standard ... fts, 5lb. case Chocolates i Fireside Peanut Jumb 10
Fancy Parlor, 25 Ib. 425 almon fts, 5ib. case A d Ch Plaslls l;luteddC%cont. Bar --1%0/
Nuts Parlor, 5 String, 25 lb. 4 00 fts 15 Ib. case ssorte oc.. . roste reams ... o
g Warrens, 1 Ib. Tall .. 230 fts, 15 Ib. case Amazon Caram 16 Frosted Ginger Cook. 8%
Standard Parlor, 23 Ib, 3 50 '
- Common, 23 Ib.. ‘3%g Warrens, 11b. Flat_.. 245 s 151b. case ... Champion 12 Frosted Raisin Sgs. .. 10
(Rives Special, ‘23" Ib. 275 Red Alaska ... 170@175 fts & fts 151b. ¢ Choc. Chips, 19 . Ginger Drops ........ 13
p Med Red Alaska 1 40@1 45 Scalloped Gems CliMmaX eveieesienns 14 Ginger Gems Plain .. 8%
Warehouse, 33 Ib. 425 ; p g9
pickles Common W hisk 100 Pink Alaska .... @1 20 gslk ftsI pails IIEchu?seChAsstl)rtted . %21 gm er Ggmsklced . gﬁ
H i Sardines u ails ... ea ocolates . raham rackers ....
Pipes Fancy Whisk ... 125 pomestic, dhs o 890 Bulk, barrels ... 12 Klondike Chocolates 18 Ginger Snaps Faml(ljy 8%
Playing Cards BRUSHES Domestic, % Mustard 3 76 Baker’s Brazil Shredded Nabobs 18 Ginger Snaps Roun 8
Potash ... . Scrub Domestic, ft Mustard 325 10 5¢ pkgs., per case 2 60 Nibble Sticks Harlequin Jumbles .. 12
Provisions .... Solid Back, 8in . French, %s .7 26 10c pkgs., per case 2 60 Nut Wafers .. 8 Hobnob Cookies ... 2
Solid Back, 11 in. French, %S 16 10c and 33 5c pkgs., Ocoro Choc. Caramels 17 Household Cookies .. 10
Rice .. . Pointed Ends Sauer Kraut per Case ..o 2 60 Iaeualrr]]%etuglusters 20 H?pupfggrool%ecoé)g? Iced %%
Rolled Oats No. SO NG. 10, Cans COFFEES ROASTED  Regina ... Honey. Eingers Asst 12
8 No. 2 o Rio Star Chocolates Honey Flakes .. 14
Salad Dressing 9 No. 1 . Dunbar ISS rdg‘zps 145 Common .. 19 Superior Choc, (Ilght) 19 Honey Jumbles 12
22.'8?332 3 Shoe Dunbar, 1%s doz. . 270 E?ul)rmé """ %8“ '\’,\?PhCOm Goods 5mbp|e”a|§/| e
' ' - ithout prizes. ubilee Mixe
............ g No.3 . . Succotash Fancy . 21 Cracker Jack &Ilth Kaiser Jumbles .
No. 7
Sa“ Flsh 9 Ne S Fair D Peaberry .23 COUPON  ovesrrererrrevereerens 325 Lady Fingers Sponge 30
....... 10 No 3 E 1 120 Santos Pop Corn Goods with Prizes Leap Year Jumbles .. 20
Shoe Blacking 10 BUTTER COLOR ancy. 26@1 40  common 20 Glg?wes, 5¢ pkg. cs. 350 Lemon Biscuit Square 9
223? %% Dandelion, 25c size .. 200 Standarﬁtrawberries 95 %?% 8Pack)e/rl%%ck """ w '|'i'ﬁmPr|z£ tgmgﬂaWafers 1?3ft
Spices 10 . CANDLES Fancy Fancy .. 23 Pop Corn Balls, with rib- Lorna Doon 18
Starch 10 Paragme, 6s o T Peaberry .23 bon, 200 in cs per cs. 1 40 Mace Cakes .8
Syrups 10 \F;\Ialrcaklhnge >12s 5% (éood Maracaibo Cough Drops Mg%aﬁgn }_8
CANNED GOODS No. 0. . Putnam_ Menthol B8 Marshmallo 2
¥ab|e Sauces 10 3 b Standaprpdls @86 CARBON OILS Mexican »5 Smith BroS....... 125 Moel.olge}t. oo ived O
No 10 gisekbeies @ % ortection BT % NUTSWhole | O Rmeal Clackers® .| 8
2 10, e, 150@1 90 p 5 Gasolife Almonds, Tarragona 22 Orange Gems 8%
. Standard No. 10 86 25  Gas Machine 25 Almonds, California Oreo Biscuit . 25
Vinegar ... 13 Beans Deodor'd Nap’a 8 28 soft shell Drake @22 Penny Assorted 10
w Baked . Cylinder e 5 " @34% Java Brazils 12@13 Peanut Gems 9
Wickin 13 Red Kidney Engine 16 @2 Prlvate Growth .... 26@30 Filberts Picnic Mixed .. 12
[« TR d . : - Mandling . Cal. No. 1S.S. .. @22 Pineapple Cakes 17
Woodenware 18 Black, winter 8 @10
W ing P 14 Wa ' - Aukola Walnuts, Naples ..18@19 Raisin Cookies 12
rapping Fap Biueberries Mocha Walnuts, Grenoble 17@18 Raisin Gems . 11
d 1 Snider’s ‘(éﬁﬂ'SSUP 285 SLhort Bean . gﬁb“? nuts, fancy 14@%2 g{elvleres Asstd. 15
__________ N ¢ . on ean ecans, Large .... altlnes 1S
Feast Cake u Snider’s % pints .... 18 § 0. G. Pecans, Ex. Lange @14 Seafoam 18




May 19, 1915-

Snaparoons
Spiced Jumbles,
Sugar Fingers
Sugar Crimp .
Sultana Fruit Biscuit 16
Sweethearts 25.
Vera Lemon Drops ..

Vanilla W afers

15
Iced 10
1

Butter
. Boxes
Excelsior Butters .... 9
NBC Square Butters 7
Seymour Round....... 7
Soda
NBC Sodas

Premium Sodas
Select Sodas ...
Saratoga Flakes
Saltines

Oyster
NBC Picnic Oysters .. 7
Gem Oysters .
Shell

8%

Sugar W afer Specialties

Adora
Nabisco
Nabisco
Festino
Festino ..
Lorna Doone
Above quotations of Na-
tional Biscuit Co., subject
to change without notice.

CREAM TARTAR

Barrels or Drums
Boxes
Square Cans

Fancy Caddies

DRIED FRUITS

Apples
Evapor’ed Choice blk

7%
Evapor’ed Fancy pkg.

i _ Apricots
California ..o I@12
Citron
Corsican ... 16%
Currants
Imported, 1 Ib. pkg. 8%
Imported, bulk ........... 8%
Peaches
Muirs—Choice, 251b. 6%
Muirs—Fancy, 25lb. .. 7%
Fancy, Peeled, 25Th. ..12
Peel
Lemon, American 12%
Orange, American 12%
Raisins
Cluster, 20 cartons ..2 25
Loose Muscatels, 4 Cr. 7%
Loose Muscatels, 3 Cr. 7%

L. M. Seeded, 1 Ib. 8%@9%
California Prunes

90-100 251b. boxes ..@ 7%
80- 90 251br boxes “@ 8%
70- 80 251b. boxes ..@ 8%
60- 70 251b. boxes ..@ 9%
50- 60 251b. boxes ..@ 9%
40- 50 251b. boxes ..@10%

FARINACEOUS GOODS
Beans

California Limas
Med. Hand Plcked_. 3 25
Brown Holland _ 20

Farina
1 Ib. packages .... 170
Bulk per 100 Ib. .... 500
Orlglnal Holland Rusk

Packed 12 rolls to container
3 containers (40) rolls 3 20
Homin
Pearl, 100 Ib. sack 2 50
Maccaronl and Vermicelli

Domestic, 10 Ib. box ..
imported, 25 Ib. box ..3 25

Pearl Barley

Chester 375
Portage 500
eas
Green, Wisconsin, bu. 2 90
Green, Scotch, bu. .. 325
Split, b 6%
go
East India 5
German, sacks .. 5

German, broken pkg.
Tapioca
Flake, 100 Ib. sacks ..5%
Pearl, 100 Ib. sacks 5%
Pearl, 36pkgs
Minute, 6pkgs...
FISHING TACKLE
% to 1 in. 6
1% to 2 7
1% to 9
1% to .
2in. . . 15
3 in. 20
Cotton Lines
No. 1, 10 feet
No..2, 15 feet
No. 3, 15 feet
No. 4, 15feet
No. 5,  15feet
No. 6, 15feet
No. 7, 15feet
No. 8  15feet
No. 9, 15 feet

Linen Lines

Small 20
Medium 26
Large 34

Bamboo, 14 ft., per doz. 55
Bamboo, 16 ft., per doz. 60
Bamboo. 18 ft., per doz. 80

FLAVORING EXTRACTS
Jennings D C Brand
Extract Lemon Terpenless
Extract Vanilla Mexican
Both at the same price.

No. 1, F box % oz. .. 8
No. 2, F box, 1% oz. 120
No. 4, F box, 2% oz. 2 25
No. 3, 2% oz. Taper 200
No. 2, 1% oz. flat__175
FLOUR AND FEED
Grand Rapids Grain &
Milling Co.

Winter Wheat
Purity Patent
Fancy Spring
Wizard Graham ....
W izard, Gran. Meal ..
Wizard Buckw’t cwt.

Rye 7 00
Valley City Mllllng Co.
Lily V\)/h . 7 90
Light Loaf 7 40
Graham .. 3 40
Granena Health 3 50

Gran. Meal

Bolted Med .
Vm%t Milling Co.

Voigt’s Crescent .... 7 90

Voigt’'s Royal .. . 840

Voigt’s Flouroigt 7 90

V0|gts Hyglenlc Gra- 6 85

Watson ngglns Mllllng Co
Perfection_Flour .
Tip Top Flour 7
Golden Sheaf Flour .. 6 8
Marshalls Best Flour 8 20
Worden Grocer Co.
Quaker, paper ... .
Quaker, , cloth
Kansas Hard Wheat
Vmgt Milling Co.
Calla Lily .., 7 9
Worden Grocer Co.
American Eagle,
American Eagle,
American Eagle, %s 8 30
Spring W heat
Roy Baker.

7
bakers g 60

7 50
60

Mazeppa
Golden Horn,
Wisconsin Rye
Bohemian Rye

Judson Grocer Co.

Ceresota, %s
Ceresota, %S5
Ceresota, %s .

Voigt Milling CO
Columbian ... 25
Worden Grocer Co.
Wingold, %s cloth .. 900
Wlngold, %s cloth 8 90
Wingold, %s cloth 8 80
Wingold, %s paper .. 8 85
Wingold, %s paper .. 8 80
Meal
Bolted ..o 470
Golden Granulated .. 4 90
W heat
New Red ... 142
New White 138
Oats
Michigan carlots .... 60
Less than carlots .,... 62
Corn
Carlots .o 83
Less than carlots .... 85
Hay
Carlots e 00
Less than carlots .. 17 00
Feed
Street Car Feed .... 3300
No. 1 Corn & Oat Fd 33 00
Cracked Corn ... 32 00
Coarse Corn Meal .. 32 00
FRUIT JARS
Mason, pts., per gro. 4 10
Mason, qts., per gro. 4 50
Mason, % gal per gro. 7 00
Mason, can tops, gro. 1 50
GELATINE
Cox’s, 1 doz. large .. 146
Cox’s, 1 doz. small .. 90

Knox's Sparkling, doz. 1 25
Knox’s Sparkllng gr. 14 00
0z

Knox’s Acidu’d ... 125
Minute, 2 qts., doz. ..1 10
Minute, 2 qts., 3 doz. 3 25
Nelson’s 150
Oxford 75
Plymouth 25

1
Plymouth Rock, Plaln 90
GRAIN BAGS

Broad Gauge ........ 18
Amoskeag ... 19
Herbs

16
Hops .. 15
Laurel Leaves 15
Senna Leaves 25

HIDES AND PELTS
Hides

Green, No.
Green, No.
Cured, No.
Cured, No.

MICHIGAN
8

Calfskin, green. No. 1 15
Calfskin, green, No. 2 13%
Calfskin, cured, No 6
Calfskin, cured, No. 2 14%
Pelts
Old Wool .
Lambs ..
Shearlings
Tallow
No. 1 .. gS
No. 2 .. 4
Wool
Unwashed, med. @24
Unwashed, fine .. @20
HORSE RADISH
Per doz..cnrer e
Jelly
51b. pails, per doz. ..2 30
151b. pails, per pail .. 65
301b. pails, per pail .1 25
JELLY GLASSES
% pt. in bbls., per doz. 15
% pt. in bbls., per doz. 16
8 oz. capped in bbls.,
pPer doZ...vnininenn 18
MAPLEINE
2 oz. bottles, per doz. 4 00
1 oz. bottles, per doz. 2 25
% o0z. bottles, per doz. 110
MINCE MEAT
Per case ... 285
MOLASSES
New Orleans
Fancy Open Kettle ... 42
Choice . . b
Good
Fair .. .
Half barrels 2c extra
Red Hen, No. 2% 175
Red Hen, No. 75
Red Hen, No0.10 .. 65
MUSTARD
% Ib. 6 Ib. box ... 16

Manzanilla, 8 oz..

Lunch, 10 oz..
Lunch, 16 oz..
Queen Mamm
..................................... 25
Queen Mammoth, 28 75
olive Ehow, 3 doz. cs.
per doz. .. 25
PICKLES
Medium
Barrels, 1,200 count .. 7 50
Half bbls.,, 600 count 4 25
5 gallon kegs 190
Small
Barrels ... 9 50
Half barrels
5 gallon kegs .
Gherkins
Barrels .. 13 00
Half barrels 6 25
5 gallon kegs 2 50

Sweet Small

Barrels 16

Half barrels

5 gallon kegs
PIPES

Clay, No. 216, per box 1 75

I%y T. D. full count = 60

PLAYING CARDS
. 90, Steamboat .... 75
. 15, Rival assorted 1 25
. 20, Rover,
. 572 Special..... 175
. Golf, Satin fin. 2 00
. 808 Blcycle ........... 2 00
. 632 Toum’t whist 2 25

POTASH
Babbitt’s, 2 doz......... 175

PROVISIONS
Barreled Pork
Clear Back ..22 00@23 00
Short Cut Clr 20 00@21 00
Bean 16 00@17 00
%rlsket 27 00@28 00

26 00
M eats
14%@15

ar

Pure in tierces . 11%@12
Compound Lard ,8%@ 9
Ib. tubs ....advance..%
Ctubs ...advance %
. tubs ....advance %
pails ...advance %
pails ...advance %
. pails ...advance 1
pails ...advance 1
Smoked Meats

14-16 Ib. 14%@15
Hams, 16-18 Ib. 14 @14%
Hams, 18-20 Ib. 13% @14
Ham, dried beef

SetS s 29 @30
california Hams 10% @11

Picnic Boiled

Hams 19%@20
BO|Ied Hams .. 22
Minced Ham 12 @12%
Bacon If OH

""" Clear

“Family
Dry Salt

S P Be IresL

Clear

Hams,

TRADESMAN

Sausages

10% @11

9% @14
12%
is
n
. 11
Headcheese 10
Beef
Boneless .. 20 00@20 50
Rump, new 24 50@25 00
Rig’s Feet
% bbls 105
% bbls., 40
%
1b
i Tripe
Kits, 15 Ibs 90
% bbls., 40
% bbls., 80 Ibs...
Casmgs
Hogs, per % ... 85
Beef, rounds, set .. 24@25
Beef, middles, set .. 80@85
Sheep, per bundle .... 85
Uncolored Butterlne
Solid Dairy 12%@16%
Country Rolls .. 13 @19%
Canned Meats
Corned beef, 2 Ib. 470
Corned beef, 1 Ib. 2 50

Roast beef, 2 Ib..

Roast beef, 1 Ib..
Potted Meat, Ham
Flavor, %S ... 48
Potted Meat, Ham
Flavor, %S ... 90
Deviled Meat, Ham
Flavor, %S .. 48
Deviled Meat. Ham
Flavor, %S ... 90
Potted Tongue %s .. 48
Potted Tongue, %s .. 90
RICE
Fancy 7 07%
Japan Style 5 @5%
Broken .. 3%@4%
ROLLED OATS
Rolled Avenna, bbls. 7 25
Steel Cu, .100 Ib. sks. 3 70
Monarch, bbls............ 6 75
Monarch, 90 Ib. sks. 3 25
uaker, 18 Regular .. 145
uaker, 20 Family 4 80
SALAD DRES8ING
Columbia, % pt.......... 235
Columbia, 1 plnt 4 04
Durkee’s, large 1 doz. 4 54
Durkee’s. small, 2 doz. 5 25
Snider’s, large, 1 doz. 2 35
Snider’s’ small, 2 doz. 135
SALERATUS
Packed 60 Ibs. in box.
Arm and Hammer .. 3 00
Wyandotte, 100 %s 3 00
SAL SODA
Granulated, bbls......... 80
Granulated, 100 Ib . 90
Granulated, 36 pkgs. .. 1 25

SALT
Common Grades
100 3 |b. sacks
70 4 Ib.sacks

60 5 Ib. sacks
28 10 Ib. sacks 2 25
56 Ib. sacks . 40
28 Ib. sacks 20
W arsaw
56 1b. sacks ... 26
28 Ib. dairy in drill bags 20
Solar Rock
56 1b. sacks ..o 26
Common
Granulated, Fine 110
Medium, Fine . 115
SALT FI
Cod
Large, whole .... @38
Small, whole 7%

Strrps or bricks .. 9@13

Pollock .o 5%
. Smoked Salmon
Strips
Strips ... 18
Chunks 19
Holland Herring
7. M. wh. hoop bblis.
Y. M. wh. hoop % bbls.
. M. wh. hoop g
M. wh. hoop Mlchers
Standard, bbls. 11 75
Standard, % bbls........ 6 13
Standard, kegs .... 80
Trout
No. 1, 100 lIbs 7 50
No. 1, 40 Ibs. 2
Mess,
Mess,

. SEED*
Anise 0
Canary, 8%
Caraway 15
Cardomon, Malabar 120
Celery 45
Hemp, Russian 5
Mixed Bird ... 9
Mustard, white 12
16
If
NG
Handy Box, large 3 dz. 3 50
Handy Box, small 125
Bixby’s Royal Polish 85

Miller’s Crown Polish 85
SNUFF
Scotch, in bladders .... 37
Maccaboy, in jars, ... 35
French apple in jars .. 43
SODA
Boxes 5%
Kegs, English . 4%
SPICES
Whole Spices
Allspice; Jamaica ..9@10
Allspice, Ig Garden @11
Cloves, Zanzibar .. 22
Cassia, Canton .. 14@15
Cassia, 5c pkg. dz. @25
Grnger, African .. @ 9%
Ginger, Cochin @14%
Mace, Penang
Mixed,
Mixed, No . @
Mixed, 5c kgs dz. @45
Nutmegs, 0-180 .. @30
Nutmegs, 105-110 ..@25
Nutmegs, 105-110 .. 25
Pepper, Black .... 15
Pepper, White .... @25
Pepper, Cayenne @22
Paprrka Hungarian
Pure Ground In Bulk
Allspice, Jamaica .. @12
Cloves. Zanzibar @28
Cassia, Canton @22
Glnger African ... 18
Mace, Penang .... 75
Nutmegs .......... 35
Pepper, Black .. 18
Pepper, évhlte @22
Pepper, Cayenne .. 4
Paprrka Hungarran %45
ST & RCH
Kingsford, 40 Ibs ........... %
Muzzy, 20 lib. pkgs. 5%
Kingsford
Silver Gloss, 40 lib. 7%

Muzzy, 40 ib. pkgs.
Gloss
Argo, 24 5c pkg

Silver Gloss, 16 3lbs. ..6%
Silver Gloss, 12 6lbs. 8%
Muzzy

48 lib. packages
16 31b. packages
12 61b. packages
501b. boxes

4%

Barrels
Half barrels .30
Blue Karo No. 1%,
B
B

45
Karo No. 2, 2dz. 1 %5
No. 2% 2
.. 235
. dz. 2 30
No. 10, 0/5

Karo,

o
Nmm

Blue' Karo

doz
Red

doz... 380
Red Karo, 2727dz. 2 30
Red Karo, No. 2%, 2dz. 2 75
Red Karo, No. 5 1dz. 270

Red Karo, No. 10 %

Fair
Good
Choice
Folger' ape Punch
Quarts, doz. case .. 600
TABLE SAUCES
375

Halford, large
Halford, small
TEA

Basket-fired Med'm 28@30
Basket-fired Choice 35@37
Basket-fired Fancy 38@45

No. 1 Nibs

Siftings, bulk . 10
Slftlngsl Ib. pkgs 12@14

Gunpowder

Moyune, Medium ,. 28@33
Moyune, Choice .. 35@40
Moyune, Fancy 50@60
Ping Suey, Medium 25@30
Ping Suey, Choice 35@40
Ping Suey, Fancy .. 45@50

Young Hyson

Choice 28@30
Fancy 45@55
Oolong
Formosa, Medium .. 25@28
Formosa, Choice 32@35
Formosa, Fancy 50@60

Englrsh Breakfast

Congou, Medium .. 25@30

Congou, Choice ... 30@35

Congou, Fancy ... 40@60

Congou,Ex. Fancy 6D@80
Ceylon

Pekoe, Medium .... 28@30

Dr. Pekoe, Choice .. 30@35
Flowery O. P. Fancy 40@50

*9

1n

Fine Cut

ine Cu

Blot 45
Bugle, 16 R4
Bugle, 10c . 00
i Baieh, T,
Dan Patch 2 oz ,]g'%
Fast Mail, 16 oz 7
Hiawatha, . %
Hiawatha, . 5
May Blower, 16 0z. .. 9 3«
No L|m|t 80z, .. 1lro
no Limit’ i6 oz. .;;; 3
8jibWa ipand 16 °z- 11 9
Ojibwa, 5¢ .T...... H j2
Petoskey Chief,'Voz. 200

Petoskey Chief, 14 oz. 4 00
Red@®etidRH2ney’. 50 6076
SterlIn|n,L8i Qi>'5"- 57|

Sweet Cub!} 6c”,Ster 9 i
Sweet Cuba, 10c
Sweet Cuba, 1 Ib."tin 4 90

* 0ok
Sweet Butiey¥sc LED % ?é
Sweet Burley, 8 0z 7.
Sweet Burley 16 oz.
Sweet Mist, % gro
Sweet Mist. 8 of .i'n_ 10
Telegram, 5c
[ R
Tiger, J25c_cans
Uncle' Daniel, 1 n>. 0
Uncle Daniel, 1 oz.

» é]g

Am. Navy, 1670z. .
Apple, 10 Ib. butt
Drummond Nat. Leaf
and 5 1b.n.
Drummond Nat. Leaf,

per doz. ...

Battle Ax
Bracer, 6 and 12 Ib*'*
Big Four 6 and 16 Ib
Boot Jack, Ib.

Boot Jack per doz.**!
Bullion, 16 o
Climax Golden
Climax, 14% oz.
Climax, 7 0Z......
gay’s Work, 7 & 14"it>.
Creme de Menthe, Ib
Derby,
5 Bros.,
Four Roses 10¢
Gilt Edges, 2 Ib. .""
Gold Rope, 6 and 12’b
Gold Rope, 4 and 8 Ib
G- 0. P, 12 and 24 Ib
Granger Twrst 6 Ib..

Ewrse Shoe 6 ndd % % ﬁ%

Twins

5 Ib. boxes'
b..

Honey D|p Twist,

and” 10 1b.
Jol[ly Tar, 5 and's' ib"
J , 5% and 11 Ib.

Kentucky Navy, 12 Ib
Keystone Twist, 6 Ib
Kismet, Ib
Maple Drp 200z.
Merry Widow. 12 Ib
Nobby Spun Roll 6 &*3
Parrot, Ib
Patterson s Nat.
Peachey, 6, 12 & 24 Ib
Picnic Twist, 5 Ib.
Piper He|d5|eck 4&7
Piper Heidsieck, per dz.
Polo, 3 doz., per doz.
Redicut, 1% 0Z........
Scrapple 2 and 4
Sherry Cobbler,
Spear Head, 12 oz
Spear Head, 14% oz.
Spear Head, 7 oz
Sq. Deal, 7, 14 & 28 ‘ib.
Star, 6, 12 and 24 Ib.
Standard Navy, 7%, 15
and 30 Ib....ins A
Ten Penny, 6 and 12 Ib. 35
Town Talk, 14 oz.....
Yankee Girl 12 & 24 1b. 31

Leaf

&83

Scr
All Red, 5C ..ccovvninen
Am. Union Scrap
Bag Pipe, 5c

Cutlas, 2% oz.. . 26
Globe Scrap, 2 oz. ... 30
Happy Thought, 2 oz. 30
Honey Comb Scrap, 5¢ 5 76
Honest Scrap, 5¢ .... 155
Mail Pouch, 4 doz. 5¢c 2 00
Old Songs, 5C ... 76
Old Times, % gro. ..5 50
Polar Bear, 5c, % gro. 5 76
Red Band, 5¢c % gro. 5 76
Red Man Scrap 5¢c .. 142
Scrapple, 5c k/gs ... 48
Sure Shot, gro. 576
Yankee Girl Scrap 20z. 5 76
Pan Handle Scr %gr 5 76
Peachey Scrap, .... 576
Union Workman, 2% 6 00
Smoking

All Leaf, 2% & 7 oz.

BB, 3% oz. 6 00
BB, 0z. 12 00
BB, 14 oz. 24 00
Bagdad, 10c tins . 11 52
Badger, 3 oz.. . 504
Badger, 7 oz 1 52
Banner, 5c . 576
Banner, 20c . 160
Banner, 40c .. 32
Belwood, Mix , 10c 9%
Big Chief, 2% oz. .. 6 G
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SPECIAL PRICE CURRENT

12

Smoking
Big Chief, 16 oz. .... 30
Bull Durham, 5¢ .... 5 85

Bull Durham, 10c .. 11 52
Bull Durham, 15c .. 17 28
Bull Durham, 8 oz. .. 3 60
Bull Durham, 16 0z. . 6 72

Buck Horn, 5c¢ ... . 576
Buck Horn, 10c .... 11 52
Briar Pipe, 5C ..... 6 76
Briar Pipe, 10c .... 11 52
Black Swan, 5¢ ... 576
Black Swan, 14 oz. .. 3 50
Bob White, 5¢ ... 600
Brotherhood, 5 c .. 6 00

Brotherhood, 10c .... 11 10
Brotherhood, 16 oz. 505
Carnival, 5¢ . 5

Carnival, % oz
Carnival, 16 oz.
Cigar Cllpg Johnson

Cigar Clip’g, Seymour
Identity, 3 and 16 oz.

Darby Clgar Cuttings 4
Continental Cubes, 10c
Corn Cake, 14 oz. ...

Corn Cake,
Corn Cake,
Cream, 50c p
Cuban Star, .
Cuban Star, 16 oz. pi
Chlf)s, 10C e
IMlls Best, 1% oz.

Pills Beat, 3% oz.

Pills Best, 16 oz. ..
Dixie Kid, 5C ...

Duke's Mixture, 5¢ .5 76
Duke's Mixture, 10c . 11 £2
Duke’s Cameo, 6¢c .. .5 76
Drum, 6c . 576
. E.OAL 504
F. F. A. 11 52
Fashion, sc 6 00
Fashlon> 16 oz. 528
Five Bros.. 6c . 5 itf
Five Bros, 10c . 103
Five cent cut Piug . 29
F O B 10c 11 52
Four Roses, 96
Full Dress,

Glad Hand.

Gold Block. 10c .......... 12 00
Gold Star, 50c pail .. 4 60

Gall A Ax. Navy, 5c 576
Growler, 6C ... . 4
Growler, 10c
Growler, 20c
Giant, 5¢c

Giant, 40c ...
Hand Made, 2% oz.
Hazel Nut, 6C ...
Honey Dew, 10c
Hunting, 6c.
X L, 6C ...
X L, In palls.
Just Suits, 5c ..
Just Suns 10c

King Bird,
King Bird, 10c
King Bird, 6 ¢

8
i.e Redo, 8 & .
Mvrtle Navy, 100
Myrtle Navy, 5¢ ... 5 7t
Maryland Club, 50
Mayflower, 5c ...
Mayflower, 10c
Mayflower, 20c
Nigger Hair, 5¢
Nigger Hair, 10c

Nunn Hour, 5C .......
8Id Colony, 1-12 gro. 11 5%
ill, 5C i

c
Oold Engllsh Crve 1%o0z. 96
Old Crop, 6¢C .. 5 76
Old Crop, 25¢c

Pat Hand, 1 0z....cc...... 63
Patterson Beal, . 48
Patterson Seal, .. 9%
Patterson Seal . 500
Peerless, 5c .. 576
Peerless, ioc cl 11 52
Peerless, 10c paper ..10 80
Peerless, 20c 04
Peerless 40c 08
Plaza, gro. ¢ .5 76
Plow Boy, 5¢ .. 6
Plow Boy, 10c .11 40
Plow Boy, 14 oz. 70
Pedro, loc .

Pride of Virgin 77
Pilot, 6c 76

Prince Albert, 5
Prince Albert, 10c ..
Prince Albert, 8 0z. ., 3 84
Prince Albert, 16 oz. 7 44
ueen Quallty, . 48
ob Roy, 5c f0|I .... 576
Rob Roy, 10c gross ..10 52
Rob Roy, 25c doz.......... 2 I
Rob Roy, 50c doz. 4
8. A 6C gross ....
AAM "14 0z, doz. ..
Soldier Boy, 6c gross 5 76
Soldier Boy. 10c™ ,,..10 69

Soldier Boy, 11b
Sweet Caporal,
Sweet Lotus, 5¢

Cork lined, 3 in.

Sweet T'p Top Ecllpse patengt
n
brush holder 85
85

121b. cotton mop heads 1 30

Sun Cured, " 10¢
Summer T|me 7 0z.
Standard, 5c foil

zgodoz each

Three Feathers,
Three Feathers,
Three Feathers and

Plpe combination Fd”cr 100 packages ..

Mouse, wood, 2 holes
Mouse, wood, 4 holes

Mouse, wood 6ho|es

Uncle Sam_ 8 oz

ium_Galvanized

Velvet, com blnatlon cs

Double Peerless
Single Peerless
Northern Queen
Double Duplex

|te Wlne 100 grain 13

land Vlnegar & Pickle WRAPPING PAPER

Fibre Manila, white

[s} %
akland white picklg 10

YEAST CAKE 1
Sunllght 3 doz.. N

WOODENWARE
Y east Foam 3 doz.

YOURS TRULY LINES
Pork and Beans 2 70@3 60
Condensed Soup 3 25@3 60
Salad Dressing 3 80@4 50

|
Bushels, wide band ..
rket .

o R 18
illow, Clothes sma
$. 8 0z 30 Ib. cs. %% Willow, Clothes, me’m 8 00

AXLE GREASE

b., 250 in crate...
b., 250 in: crate.
b., 250 In crate
Ib., 20 in crate

48 Barrel,
96 3 Ib. boxes, per gross 22 70

CHARCOAL

Car lots or local shipments,
bulk or sacked in paper or jute.
Poultry and stock charcoal.

M. 0. DEWEY CO.. Jackson. Mich.

Egg Crates and Fillers
Humpty Durr|1pty 12 dz.

s
, medium, U sets | 15

TRADESMAN

15

BAKING POWDER
K. C.

Doz.
10 oz, 4 doz. in ©
15 0z.4 doz.
20 oz, 3 doz.in case 160
25 o0z.,4 doz.
50 0z., 2 doz. plain top 4 00
50 oz. 2 doz screw top 4 20
80 o0z., 1 doz. plain top 6 50
80 0z., 1 doz. screw top 6 75
Barrel Deal No. 2
8 doz. each 10, 15 and
.............................. 32 80
W ith 4 dozen 10 oz. »free
Barrel Deal No.
6 (2102 each, 10, 16 and
5 0Z.criiiies s
W ith 3 dozen10 oz. free
Haidf - Barrel Deal Ndo 3

25 oz.. 16 40
With 2 . free
All cases sold F. O. B.
Jobbing point.

All barrels and half-
barrels sold F. O. B. Chi-
cago.

Royal

19csize .. 90
%tb cans 1 35
6 oz cans 1 90
%Ib cans 2 50
94tb cans 3 75
lib cans 4 80
31b cans 13 00
51b cans 21 50

CIGARS

Johnson Cigar Co.'s Brand
Dutch Masters Club 70 90
Dutch Masters, Inv. 70 00
Dutch Masters, Pan. 70 00
Dutch Master Grande 68 00
Little Dutch Masters
(300 lots) v 10 00
Gee Jay (300 lots) ..10 00
El Portana . .33 00
S C. W .32 00
Worden Grocer Co. Brands
Canadian Club

Londres, 60s, wood ....35
Londres, 25s tins .
Londres, 300 lots

COFFEE
OLD MASTER COFFEE

Old Master Coffee
San Marto Coffee

Caust| |c)

Dwinnell-Wright Brands

Tip Top Bland, 1 Ib

Superior Blend
Boston Combination

Clty Grocer Com any,

mark, burand & Co.,

Royal Garden Tea, pkgs. 40
THE BOUR CO-
TOLEDO, OHIO.

Lautz BroB.” A Co

, 100 cakeks, 5c sz

Borax, 100 cks
100 cakes 5c¢ sz
Climax, 100 oval cakes
Gloss, 100 cakes,

nNw
HO
oo

Saratoga 120 cakes ..

FITZPATRICK BROTHERS’ SOAP CHIPS
White City EDlsh Washing).
Tip Top

No. 1Laundry Dry-

Palm Pure S0ap DrYy......ccccoevvvrncenene.

May 19, 1915
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Proctor & Gamble Co.

Swift & Company

Swift’s Pride .. 285
W hite Laundry 350
Wool, 6 oz. bars 385
Wool, 10 oz. bars .... 650

Tradesman Co.’s Brand

Black Hawk, one box 2 50
Black Hawk, five bxs 240
Black Hawk, ten bxs 2 26

A. B. Wrisley

Good Cheer .. 4 00
Old Country 2 40
Scouring

Sapolio, ﬁross lots .. 950
Sapolio, half gro. lots 4 85
Sapolio, single boxes 2 40
Sapolio, hand . 2 40
Scourine, 50 ca .
Scourine, 100 cakes .. 350

Soap Compounds

Johnson’s Fine, 48 2 325
Johnson’s XXX 100 5¢ 4 00
Rub-No-More

Nine Oclock

ww
e

W ashing Powders

Armour’s ...
Babbitt’s 1776 ..
Gold Dust, 24
Gold Dust, 100 small
Kirkollne, 24 4ib........... 2
Lautz Naphtha, 60s ..
Lautz Naphtha, 100s
Pearline
Roseine
Snow Boy, 60 5c
Snow Boy, 100 5c ....

Snow Boy, 24 pkgs
Family Size..

Snow Boy, 20 pk .
Laundry Size ...
Swift’s Pride, 24s .... 3 65
Swift’s Pride, 100s .. 3 65
Wisdom ..coviinicinn 3s0

The only

5¢C

Cleanser

Guaranteed p
bJPIE'UU
80 - CANS - $2.90

W WWWN o WhAWW
388335~ 833y

BBLS.
210 Iba........ 3c per Ib.
250 Ibs 4c per Ib.
225 Ibs.. 5Kc per Ib.
300 Ibs 6Xc per Ib

FOOTE & JENKS’ COLEMAN ’S— brands
Terpeneless Lem0|1 and High Class Vanl”a

Insist on getting Coleman’s Extracts from your jobbing grocer, or m»ii order direct to

. FOOTE & JENKS, Jackson, Mich.

PUTNAM'’S

Double A

Bitter Sweet Chocolates

The Highest in Quality

Greatest in Demand

If you are not supplied a postal card will bring them

Packed in five pound boxes

Vanilla, Pineapple, Orange, Lemon, Raspberry,

Walnut or Assorted.

National Candy Co.,

Putnam Facto ry

GRANO RAPIDS

MICHIGAN
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BUSINESS-WANTS DEPARTMENT

Advertisements insert-d under this head for two rents a word the first insertion and one cent a word for each subsequent

BUSINESS CHANCES.

For Sale—Counters, shelving and draw -
ers adapted for country store. About 64
feet. Hand made counters and about
70 feet pine shelving. Address J. S.
Crosby, 1006 Cherry “St., Grand Rapids.

150;

Merchant don’t worry about the

Mr.
bills due on your merchandise, let me get
crowds of people for you now, who will
buy and pay cash—if only takes your
effort with my services and arrangement
to make the “sale a positive success. |
furnish everything and new  too, adver-
tising mattér, circulars, signs, cards,
pennants, string tickets, materials for
decoration, and bring an experienced dec-
orator and card writer with me; my serv-
ices are very reasonable—the public pays
the bill—you cannot loose, write me your

conditions, same will be kept confiden-
tial; W. G. Montgomery, Hotel Charle-
voix, Detroit, Michigan. 149

_ For Sale—A prosperous livery business
in a growing Northern Michigan Cltﬁ of
15,000. This barn serves all undertaker
in the city. It has an established busi-
ness that autos cannot knock out. Every-
thing first-class. A good chance to buy
a live money making going business. Let
me tell you all about it. Address No. 139,
care Michigan Tradesman. 139

_ Oven—Three-deck Hubbard portable;,
in good condition. W ill sell for any price
if “taken at once. Charles Kralicek,
Kingwood, W. Va. 140

Ideal side line Ifor High-grade traveling

salesmen to call on "neckwear trade.
Practically every merchant buys. Or-
ders shipped on trade terms.  Liberal
commission. Also excellent account for
brokers. ~ Write Grip "Bow Tie Co,,
Omaha, Neb. 141

For Sale—A new International motor

truck in first-class order; never used.
Wiill sell at good discount from factory
pricq, Address H. R. Tinsley & Company,
Crawfordsville, Indiana. 142

For Sule—Arkansas Properties. Hard-
wood for staves, wagon stock, etc. Im-
roved farms and ranches. Fruit lands.
ox 15, Ozark, Arkansas. 143

Force Your Selling—In the selling sea-
son sell all possible, at a profit. = Why
carry goods over and sacrifice them out
of season. Our special selling campaigns
are Eroflt makers and business builders.
Stocks_closed out entirely or reduced at
a profit and no bad after effects. Gilt
edge references from merchants and job-
bers. Merchants National Service Co.,
National City Bank Building, Chlgi%go,

s.

Ilinoi

. Soda Fountain—All-marble counter;
iceless system. Good as new; Handsome
outfitbargain. ~Address Postoffice Box

12, Clifton Station, Cincinnati, Ohio.
1.

Look—Here is a deal worth your time
to investigate. A good paying_ grocery
with hotel” and livery in connection. No
competition. $2,500 will swing the deal.
Address No. 136, care Tradesman. 136

For Sale—Rexall drug store in town of

700 people. Sure money maker. A bar-
gain for immediate cash sale. No com-
petition. Burrell Trip, Lawrence, Mich-
lgan. 137
For Sale—At a bargain if taken this
month, tlnshop doing™ a good business,
situated in_a city of 7,000 inhabitants.
This is a fine opening for a good tinner.
Reason for selling, poor health. Address
F. N. Gaskell, 151 3rd Street, Baraboo,
W isconsin. 138

MR. MERCHANT!
thousand for trading stamps when we
supply individual stamps, designed and
engraved to_order for only 16 cents per
thousand, with individual collection books
free? Why pay 3 per cent, of your busi-
ness for trading stamps? Why not put
this money in your own cash drawer?
Send for our superb plan, samples of in-
dividual stamps and our proposition in
full. Home Publishing House, 5555 Irving
Street, Albany, Y. 144
INTERIOR TRIM PLANT FOR SALE.

For quick sale, the best factory in the
South for manufacture of furniture or
interior trim. Special advantages in
rates, taxes, labor, raw material both
yellow pine and hardwoods. Plant is
new, fireproof and insurance rate is 66
cents per $100. Sale price is less than
half the cost. Write for particulars and
photographs. J. P. Mulherin, Trustee,
Augusta, Georgia. 145

Wanted to hear of good location for
drug store. Address No. 146, care Trades-
man. 146

For Sale—Grocery In goodtown of 1,000
population. Good~ farming _community.
Clean, fresh stock. Best business corner.
Must be sold quick.Reasons, other
business. Lock Box 163, Homer, Michi-
gan. 147

Why pay $3 per

com,minus insertion.

For Sale—An up-to-date _stock of
men’s shoes and furnishings in town of
5,000 In Central Michigan. Stock and

fixtures will inventory about $4,000. Will
sell at a big?1 discount on account of
health. Further particular, address 148,
Michigan Tradesman. 148

For Sale—Paying bakery, good business
for man who can do own baking. Some
groceries. New Hubbard oven, fixtures,
supgll_ all which have been paid out
of business less than a year. Address
132, care Tradesman. 132

A Business Snap—Restaurant and lunch
room on Milwaukee avenue.  Average
receipts $38 per day. Big high-class
automobile trade. Owner Tcalled away
will sell at a sacrifice. EverythlngL in
first-class shape. J. T. Robertson, LlIb-
ertyville, Illinois. 133

. For Sale—Clothing and gents’ furnish-
ing stock Southern Michigan. Village
of 800. Located in finest farming dis-
trict. Doing cash business $12,000. Rent
$15. Stock will invoice $4,500. Only store
of kind in town. Good reasons for sell-
ing. Will exchange for farm. Don’t
write unless_you mean business. Address
Snap, care Tradesman. 115

For Sale or might
clean general stoc
business, located in fruit istrict of
Texas, for similar business in North,
%referable Southern Michigan. Address
ox 306, LlIndale, Texas. 117

Wanted to buy: One five barrel gaso-
lene tank and pump. ddress Scott &
Co,, Cannonsburg, Michigan. 1

For Sale—At a bargain my tools and
stock consisting of gun tools and stock,
also bicycle tools and some stock; fishing
tackle; ammunition and picture framing
machine and minor tools; in good busi-

exchange $7,000
doing 300d cash

ness town of 2,000 Population. Reason
for selling, poor health.” S. A. Vescelius,
Vassar, Michigan. 122

_For_Sale—Good live drug store, in best
city in State. _ Invoice $4,000. Address
No. 123, care Tradesman. 123

Wanted—To trade Kalamazoo progert
for drug store in town of 2000 to 5,000.
V. E. Lawler, 1228 Stockbridge Ave.,
Kalamazoo, Michigan. 114

For Sale—One meat slicing machine,
in use less than one year, In perfect
order; one Hobart Electric Coffee Grind-
ers and several Toledo Computing Scales.
Will sell very reasonable. The Edward
Wren Company, Springfield,Ohio. 125

For Sale—Only generalstock In town
of 1,500 in Southern Michigan
store; low rent. Invoices $4,000.
Lock Box 188, Union City, Michigan.

. 127

Drug Store—Have two good paying
drug stores. Will sell one. "Good oppor-
tunity. Further particulars, address No.
128, ‘care Tradesman. 128

W anted—Fifty more merchants In
Michigan to establish a man from Mich-
igan branch in their store. A bran new
proposition with great possibilities. Mer-
chants with an established business in
other lines of merchandise will find this
the greatest cash trade stimulator ever
used and its state wide popularity will
quickly Increase the volume of business
in every department of your store. Only
a very small investment ‘necessary. First
applicants given preference. Address,
Branch Stores Department, Canada Mills
Company, Francis O. Lindquist, Presi-
dent, Greenville, Michigan. 129

For Sale—No Trade—Clean stock of
dry goods and gi_roceries, small town, good
territory; established twelve years. Have
food trade. Stock and fixtures about

52- Can be reduced. Annual sales
$18,000 to $20,000. Good reasons for sell-
ing. Address No. 98, care Tradesman.

98

For Sale—A $4,000 stock of 5 and 10c
oods, well assorted, on one of the best
usiness streets of Chicago. Can be used
with basement for a department store.

Long lease. Address D. Jacobson, c-0
John V. Farwell Company, Chicago, 111
113

For Sale—clean stock of general mer-
chandise. Good trade. Low expenses In
country town. Address No. 99, care
Tradesman. N9

WHO WANTS MONTGOMERY next
to raise money quickly? To-day my
business advice on special selling Is en-
dorsed by merchants everywhere. You
furnish the stock; | furnish the crowd
through the most complete successful
and inexpensive method. Write to-day
Jf. G. Montgomery, Hotel Charlevgix,
Detroit,Michigan. 197

No charge less than 2d cents.

Cash must accompany all orders.

We pay CASH for merchandise stock
and fixtures. Grand Rapids Store Fix-
ture Co., 7 North lonia Ave. 203

Stocks Wanted—If you are desirous of
selling your stock, tell me about it.
may be able to dispose of it quickly.
My service free to both buyer and seller.
E. Kruisenga, 44-54 Ellsworth Ave.,
Grand Rapids, Michigan. 870

Wanted—I want to buy a shoe stock
for spot cash. Price must be low. Ad-
dress "Hartzell,” care Tradesman. 907

For Sale—Variety stock and store; or
will rent store. W arren, Colon,
Michigan. - 109

ADVERTISING INSTRUCTION.
Michigan merchants and clerks write

your own advertisements better. Costs
nothing to try. Full course designed
especially for™ retailers. Sample lesson
free. Commercial copy service, 1466
Central Station, St. Louis, Mo. 106
W anted—Stock of merchandise, must
be good clean stock, well located, will
an_reaso_na_ble price. C. J. Chapman,
eslie, Michigan. R
For Sale or Exchange—Good retail
lumber and coal yard. Address Box 102,
Otter Lake, Michigan. 86

For Sale—Have the best meat market
in the state; in country town of 600
For further information write 161 Hague
avenue, Detroit, Michigan. 6!

_ Merchandise Sales Conductor. For clos-
ing out_entirely or reducing stocks, %et
Flood, Dexter, "Michigan. 1

For Sale—Fully equipped creamerY_ In
a good territory. Reason for selling,
owners are unable to operate on account
of other business. Will sell at a sacri-
fice. Located about 40 miles south of
Grand Rapids. Address 20, care Michl-
gan Tradesman. 26

Safes Opened—W. L. Slocum, safe ex-
ert and locksmith. 97 Monroe Ave,,
rand -Rapids, Michigan. 104

MERCHANDISE SALES CONDUCTORS.

Stocks reduced or closed out entirely
by oldest established sales company in
Michigan. We conduct more sales for
merchants of Michigan than_ all other
sales conductors combined. The Greene
Sales Co., Jackson, Michigan. 91

_Mail Order Business—For Sale—Estab-
lished; $2000 required; big opportunity-
worth_ $5000. Address Modern Spec7|§xl—
ties, Racine, Wis.

We handle

h collections, adjustments
and freight claims. hirty years’ ex-
erience. = Good references furnished
oise Adjustment Co. Desk 33, Central
National Bank Bldg., St. Louis,Mo. 40

Move your dead stock. For closing out

or reducing stocks, get in touch with
us. Merchant’s Auction Co., Reedsburg.
W isconsin. 963

| pay cash_ for stocks or part stocks
of merchandise. Must be cheap. H.
Kaufer, Milwaukee, Wis. 925

Merchants Please Take Notice! We

have clients of grocery stocks, general
stocks, dry goods stocks, hardware stocks,
drug stocks. We have on our list also a
few good farms to exchange for such
stocks. Also city property. "If you wish
to sell or exchange your business write
G. R. Business Exchangi\?l,. 540 House-
ich. 859

us.
man Bldg., Grand Rapids,

~We buy and sell second-hand  store
fixtures. “Grand Rapids Store Fixture
Co., 7 North lonia Ave. 204
Have Improved Farm to trade for

stock merchandise. College town 2,000

people. One mile from Gooding, ldaho.
Only first-class considered. G. C. Os-
born, Gooding, ldaho.

For Sale—Detroit Automatic Stale,
No. 70-new. Good general purpose scale.
Regular price $140." $100 takes it for a
quick sale. =~ Gover Mercantile Co.,
Loomis, Michigan. 89

Cash for your business or property. |
bring buKers and sellers together.” No
m atter where located, If you want to buy,
sell or exchange any Kind of business
or progerty, write me. Established 1881
John B. Wright, successor to Frank P.
Cleveland, Real Estate. Expert. 1261
Adams Express Big., Chicago, 111 326

‘Will pay cash for any kind of merchan-
dise or any amount of it if cheap enough.
Harold Goldstrom, 65 Smith Ave., Detjoit,
Michigan.

HELP WANTED.
Wanted—Hustling  salesman callin%

upon clothiers, furnishers, departmen
store and shoe trade to carry our line

of wood window display fixtures. A big
seller. Good commissions. Men making
small and large towns preferred. One
man for each state, Michigan, Indiana

and Wisconsin. Polay Fixture Service,
711 Medinah Bldg., Chicago, 111 124

Wanted — Registered pharmacist for
drug and eneral merchandise work.
Room and board and salary. Address
No. 108, care Tradesman. 108

W anted—A first-class, all around sales-
man who_understands the clothing, shoe
and_ furnishing goods business from A.
to Z. Must be a good window trimmer
and write, his own cards. Good wages
and steady position. None but a first-
class man 'need apply. Address A. Lowen-
berg. Battle Creek, Michigan. 3

Wanted—Clothing Salesman—To open
an office and solicit orders for Merchant
Tailoring. Full sample equipment is
free. Start now and get Into business
“on your own hook.” /e build to-order
the best clothes In America. If you have
faith in your ability to do things, you
are the fellow we are looking for! ull
details will be supplied on request and
| can call and talk it over if you are
interested. E. L. Moon, Genera A%?m,
Columbus, Ohio.

Fine business loca-
tion; corner store, 50x
100 ft.; first floor and
basement at Adrian,
Michigan. Address D.B.
Morgan, Adrian, Michi-
gan.

HE chances are that you want something
re than printing when you wanta /ob of
nting—ideas, possibly, or suggestions

or them; a plan as likely as possible to be the
best, because comprising the latest and the
best; an execution of the plan as you want it

and when you want it.

we talk about but little,

Tradesman Company ::

This is the service that

but invariably give.'

Grand Rapids
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Summarized Report ci San Francisco
Convention.
_San Francisco, May 15—Seldom,
if ever, have the old timers at con-
ventions of the National Retail Gro-
cers’ Association listened to a report
of .the year’s activity so_full of ac-
tIVItg as that which "President Frank
B. Connolly presented at the open-
ing session” of this week’s gathering
here. It proved that Mr. Connolly
has made a strong effort to_carry odut
his pledges of an awakening, made
at the time of his election last year.
To sum it up in his own way:
“When | accepted the honor and
the dut%/_ of the executive head of
otir® National Retail Grocers’ Asso-
ciation at the convention at Louis-
ville, Ky., last year, | determined to
put Into” operation in the workings of
our Association, some of my per-
sonal ideas, gained from close con-
nection with our Association as a
r1n9%r7nber of our executive board since

“In so doing, | have deviated, from
the usual custom. If criticism is due
me _ because of the radical changes,
or if I am entitled to praise because
of the progress we have made, |
welcome thé verdict at your hands.

“The past year our ° organization
work has demonstrated what_can be
done in the way of organization and
in spite of the fact that conditions
Rrevalllng_ throughout the world, have

ad a serious effect on business gen-
erally, our Association Is in a most
satisfactory condition.

“While it is_true the balance in
our tre_asurx, $2,711.72, will not com-
oare with the balance on hand at our
last_convention, the expense of main-
taining our organizers  throughout
the year and the fact that we have
received from_our advertising repre-
sentatives $1,775 less_ than the pre-
vious year, explains it.

“The funds used for organization
Purposes was money well Spent, and
here are several hundred dollars still

MICHIGAN

owing as one-half of this expense.'

The increase in our membership will
eventually repay us, while the moral
influence of our organization has been
greatly increased.” ]

Mr.” Connolly recited the action of
the directors in_reaffirming their op-
position to trading, stamps, and also
referred to the raiSing of a fund with
which_ to aid the Washington State
Association defend their anti-trading
stamp law before the United States
Supreme Court. This fund of $1,000,
he said had been turned over to the
Washington Association. The_ chief
state contriputions were: California
$245; Washington, $179; New York,

$154: Ohio, $82; Illinois, $66 and Min-
nesota, . ]

Mr. Connolly referred feellnglg to
the death of Treasurer George Suhr

of Buffalo. He also commended the
work of Sol Westerfeld as chairman
of the trade relations and publici

committees.  In concluding " his ad-
dress Mr. Connolly made the follow-
ing recommendations for the conven-
tion and the incoming administration:

1 We should change the name cf
our Association to the  National Gro-
cers & Merchants’ Association. This
will recognlze the 25 per cent, of our
membership who are merchants and
at the same time give proper recog-
nition to the 75 per cent of our mem-
bers, the retail grocers. | have al-
ready induced the State Associations
of Colorado and Washington to so
change their names.

2. Our constitution and by-laws
sadl%_need reconstruction, and "I will
at_ this convention appoint a com-
mittee on constitution and by-laws
to amend the same.

3. _The trading stamp and coupon
evil is occupying the center of the
stage at the present time. We should
take steps to curb in every way the
many coupon and trading Stamp
schemes that are constantly being
offered to our members.

4. We should assist in every way
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to pass a similar bill to the Stevens
bill_on the maintenance of the retail
selling price introduced in the last
Congress.

5. We should_ continue to carry
on our organization work in every
state_ where conditions are ripe for
it. The Southern States need organ-
|zat|%n, badly, but do not seem to re-
spond.

6.. We should loyally support our
National Retail Grocers’ Bulletin, so
that it. may become more attractive
and wield "even a greater influence.

7. We should endeavor to elimin-
ate as far as_possible, factional strife
that may exist in _our state associa-
tions. "Our National Association
should have more power to straight-
en out. matters of this kind when
they arise.

8 Our present amicable relations
with the wholesale and the manufac-
turing trades should contipue to exist
and the harmonigus relationship be-
tween the three factors of the man-
ufacture and distribution of food
products should be perpetuated.

In conclusion, | wish to impress
upon the delegates to this conven-
tion the necessity of giving due con-
sideration to our National Associa-
tion Mirst when matters are to be
considered and especially when the
trieosrg)lutlons are before you for adop-

Let us not allow the election of
officers at_this convention to distract
our attention from the great work we
have in hand from properly repre-
senting our constituents at home. Let
us give deep and serious thought to
every subject under discussion. Let
us make this the greatest convention
in the history of our organization
so that we mady return to our homes
and to our associates instilled with
enthusiasm that is necessary to make
our National Association™ of retail
grocers the greatest and most suc-
cessful organization of its kind.

Maar 19, 1916

The officers elected were as fol-
lows:

President—Frank B. Connolly of
San_Francisco (re-elected).

Vice-President—John H. Schaef-
fer of Davenport, la. (relected).
MIShencretary—John J. Ryan of St. Paul

ne-lli,reﬁﬁu\r(t’:r—VVllllam Jeffrey of Hor-

Trustee (to succeed C. E. Beinert
of Nebraska)—J. S. Carver of Utah.

St. Louis—The St. Louis Co-Oper-
ative Creamery Co. has been organiz-
ed to manufacture and deal in milk,
cream, butter and cheese, with an au-
thorized capital stock of $10,000, of
which amount $2,240 has been sub-
scribed and $1,260 paid in in cash.

BUSINESS CHANCES.

W anted—Fennville wants a resident
dentist. The best location of any small
town in Michigan. Rooms especially for
dentist. Been used as a dental office
for the past ten years. In the opera
house block. Inquire of L. S. Dickinson
& Son, Fennviile, Mich. 151

For Sale—Stock of groceries and fix-
tures_ which inventory about $3000 in
?rowm_ town of 3,000 people. Reason
or selling, failing health of one mem-
ber of the_firm. ~Address No. 152, care
Michigan Tradesman. 152.

For Sale—Stock of general merchan-
dise, dry goods, ready-to-wear, millinery,
shoes and groceries. ~ This is worth your
careful investigation. It is not a dead
business, but a live up-to-date establish-
ment making money every year. Located
in the best medium” sized "town in Michi-
an. Reason for selling, wish to retire.
o not answer this unless you mean
business and have the cash. No trades
considered. Address Box E, care Michi-
gan Tradesman. 153.

. For S'aie—Stock of shoes and _groceries
invoicing shoes $5000. Groceries alone,

$3,500. "Will sell together or separate.
Doing good business in best town in
State of Michigan. Reason for selling,
wish to retire. No need to answer unless
you mean business. Cash on’\lﬁl: _No
trades. Address Box E, care ichigan
Tradesman.

LOGAN & BRYAN

ESTABLISHED 1877

VEVBERS:

New York Stock Exchange
New York Cotton Exchange
Board of Tracke

Chicago

Chicago Stock Exdrange

Announce the opening of their Branch Office
in Grand Rapids, No. 306 Godfrey Building,
in the quarters formerly occupied by their cor=
respondents, The O. E. Brown Company.

PRIVATE LEASED WIRES TO ALL MARKETS

PRINCIPAL OFFICES:

New York

CHICAGO

Buffalo

Minneapal
Winnipeg

Omaha

Salt Lake

Seattle

Kansas City Board of Trace

Is Chaoer of Conrerce
Grain BExchange

And all other leading exchanges

Los Angeles
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Is Your Refrigerator an Asset
or a Liability?

Think twice before you answer this question even in your own mi«a.

Perishable goods usually are expensive and provide for a fair margin of
profit. But unless your refrigerator b absolutely dependable they are one

of the biggest sources of lossin the grocery business.

McCray Display Refrigerators

.. Ask any owner of a McCray Refrigerator and you wilt find that he haa solved this vital
problem to ha entire satisfaction.  He will teU you thatthe McCray construction which pro-
vides for a constant circulation of cold, dry air and the carrying off of all odors and impurities
through a water sealed drain pipe enables Iran to_cut his gjoSage expense to the »«oMe
minimum. Goods attractively displayed are quickly sold. The McCray will bring you
many new customers and help you hud the old ones. It complies with all legal requirements
regarding the unprotected display of food products.

. Write for Catalogue—
No.69—For Grocers.  Ho. 61—For Meat Markets.  No. 92—For Residences.

_“. ; . m® o .- manm - - m - p_i
Will stimulate your trade. Handled by all jobbers. No. 50—For Hotels and Restaurants.

McCray Refrigerator Company
G. J. JOHNSON CIGAR CO., Makers 775 Luke Street Kendallville, Indiana
GRAND RAPIDS fllS B | . For Salesroom fa Your City See Your local Telephone Book

Y ou can sell more
GAINS

H

- t oil
(Jpruight and furi

than any other kind because it burns 20 per cent, brighter
and 20 per cent, longer than any other oil, without any
odor or. charring the wick.: Therefore it is more economr
ical and satisfactory to the consumer.

You will want to sell more Perfection Oil than any other kind because it means larger gzjes and

greater profit for yon.
BEIME FIRST

in your locality to introduce it~ Recommend it with confidence. Every claim is guaranteed by standard
Oil Company, of Indiana, American's greatest service organization.

Full particulars at any of our distributing stations.

Siily . o RfIngiana .
A CHICAGO s i UWS. A
TSI
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—convincingly and overwhelmingly for Goodrich.

This company cdone through the daily press of January 31st gave to the con-

suming public the most sweeping reduction ever made in tire prices.
established the only genuine Fair-List in existence on non-ski

Goodrich prices were dated February 1st in ordinary course.

_ This
tires today.
Other tires were

reduced in prices afew days later and the reduction dated back to February 1st.

Every real price-reduction on tires has fol-
lowed the lead of Goodrich.

" As always, Goodrich policy and Goodrich
methods first gave the tire user the benefit of

Only

reduced prices.

We lowered tire cost for
every tire user ,when we did
that.

We were more than con-
tent to await the verdict.

And that verdict is over*
whelmingly andconvincingly
in favorof Goodrich Tiresand
of Goodrich Fair-List prices.

We knew that the tire
user was buying mileage-
service—he was buying what
the tires would do for him»
rather than so much bulk
rubber and fabric.

We knew what our long
years of rubber manufacture
and tire-making had taught
us.

We knew we were mak-
ing tires which had exactly
the right amount of rubber
and (the right~quantity of
fabric to deliver exactly the
right kind of service.

We knew that tpo much
rubber and too much fabric
would be as detrimental to
the service of the tires as
too little.

The tire user knowsthat
Goodrich led in putting tire
prices on their just and
proper level.

You pay money for your tires.

You want

miles from your tires. ”

tKe Best Non-Skid

Note the following table of comngr;@t,iy%prices“Bg

non-skid tires. Columns beaded “A,"" ¢

represent f(_)urShitgth advertised tires and be sure to
afe

note Goodrich ty Treads cost from 8% to 48%

than others shown below:

Size

30x3
30x3%
32x3%
34x4
36x4%
37x5

Goodrich OTHER makes
Tl A" e wCr

12.20 13.35 14.20 21.70
1400 1540 16.30 22.85
20.35 22.30 23.80 31.15
28.70 32.15 33.60 41.85
33.90 39.80 4L80 4975

«ny

= 9.45 *10.55 *10.95 *16.35 *18.10

23.60
25.30
33.55
41.40
52.05

Goodrich Tires are built to deliver mileage
at the least cost per mile, and to deliver it with

P46 PLUS for

the greatestease,the greatest
comfo{*t and the greatest
economy.

Every ounce of energy,
everybitofintelligence, every
flash of genius, every atom
of efficiency in the whole
Goodrich organization has
been concentrated on this
proposition of making tires
which will surely give the
greatest mileage at the least
cost.

The Goodrich tire uset*
knows that right now, today,
with all the stampede to
meet Goodrich prices, Good-
rich quality isnotmetand that
his dollar .buys more tire
service in Goodrich tires.

“As good as Goodrich**
is today the plea.

Let us say to you, in all
good faith and *with every
confidence in the fair-mind-
ed judgmentof the tire user,
that no other tire made has
in it and of it the experi-
ence, the know-Aoia and the
know-why which govern the
selection and the combina-
tion of the exactquality and
quantity pf rubber and fab-
ric which constitute Good-
rich Tires.

“Goodrich First” is the verdict of the motoring public, which
knows that Goodrich first gave it the great benefit of Fair-
and which demands increasing thousands of

THE B. F. GOODRICH COMPANY, Akron. Ohio



