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Something Wrong

Wherever you go you will find something wrong;
The lecture too dry or the sermon too long;

The weather too torrid or else ’tis too cold;

The veal is too young or the eggs are too old.

The butter too strong or the coffee too weak;

The neighbors talk gossip or else do not speak;
The rents are too high or the wells are too low;
There’s something wrong always wherever you go.

Some men are too wealthy and others too poor,

That life is a burden quite hard to endure;

One makes an invention that marks him as great,

His neighbor has ne’er learned to saw a board straight.

Some people are handsome, while others are plain;
Some robust and healthy, some victims of pain;
While some without study appear to grow wise;
Some grope like young Kkittens with unopened eyes.

So things have been going, and so they still go;

How long ’twill continue we none of us know;

Yet, after we’re asked and looked carefully ’round,
We may find the true cause in ourselves may be found.

Thomas F. Porter.

Enthusiasm

CAN take a sapphire and a piece of plain blue glass, and I can rub the plain glass until it has a
rface as hard as the sapphire; but when I put the two together and | look down into them, I
ld that the sapphire has a thousand little lights glistening out of it that you cannot get out of
lue glass if you rub it a thousand years. What those little lights are to the sapphire, enthusiasm
is to the man. | love to see enthusiasm. A man should be enthusiastic about that in which he is
interested. | would not give two cents for a man who works for money alone. The man who
doesn’t get some comfort and some enthusiasm out of his daily work is in a bad way. Some men are
almost irresistible—you know that. It is because enthusiasm radiates from their expression, beams
from their eyes, and is evident in their actions. Enthusiasm is that thing which makes a man boil
over for his business, for his family, or for anything he has an interest in, for anything his heart
is in. Enthusiasm is one of the greatest things a man can have.



“A Smile Follows the Spoon When It’s Piper

PIPER ICE CREAM CO.

W holesale Manufacturer

ICE CREAM AND ICES

Bricks. Heart Shapes. Banquet Rolls, Individual Moulds
Punches, Sherbets, Puddings, Mousses, Bisques

408-10 East South Street Kalamazoo, Michigan

See quotations in Grocery Price Current. Write, phone or wire your orders.
Satisfaction guaranteed

®nr

M other'sD elight" FLOUR

“Makes Bread White and Faces Bright”

VOIGT MILLING CO., GRAND RAPIDS, MICH

“The End of Fire Waste”

COMPLETE APPROVED

Automatic Sprinkler Systems

Installed by

Phoenix Sprinkler & Heating Co.

Grand Rapids, Mich. Estimates Free Detroit, Mich.
115 Campau Ave. 909 Hammond Bldg

Pere Marquette Railroad Co.

DUDLEY E. WATERS, PAUL H. KING. Receivers

FACTORY SITES

AND

Locations for Industrial Enterprises in
Michigan

excenenisid A|’\ FarniUesl'*"S”AuicAm~ra”niGo!” C&ndmonss
LOCATION DUSTRIAL ENTERPRISES S for Home LIfe" ior the
fact ad at regsonable prices  Coal in the

a Sites. mag/ ?s
and Electrical Deve U%ment in séveral parts of the State insure Chean Saglnaw VaIIey
Department invites correspondence with manufacturers aSd others seek” Ararinni”~ ™'
qumies win receive painstaking and prompt attention andwill beTreatedconfidential A"

GEORGE C. CONN,
Freight Traffic Manager,
Detroit, Michigan

" Accessibility.

IWe Have the PIij

Of the Complete Lines of Seventeen

Wall Paper Factories

This means not only unlimited satisfaction to our
customers, but price considerations which cannot be over-
looked. Our buying facilities and our service reliability
have made us the LARGEST WHOLESALE WALL-
PAPER HOUSE in Michigan. And when it comes to

Job-Lots of Wallpapers

we step aside for no concern in the United States and
Canada.

We can save you money— brighten up your stock— furnish
quick sellers and give you a shipping service which will surorise
you.

You dont need to go farther than Grand Rapids for

Wallpaper, Paints, Oils, Leads

or anything in our line. Ask us.

Heystek & Canfield Co.
161-163 Commerce Ave., Grand Rapids

Start Something—Let's Get Acquainted

Eat Plenty of
Bread

It’s Good
for You

The Best Bread is
made with

Fleischmann’s Yeast

SNOW BOY FREE]

For a limited time and subject to withdrawal without advance notice we offer

SNOW BOY WASHING POWDER 24s FAMILY SIZE

through the jobber—to Retail Grocers

25 boxes @ $3.60—5 boxes FREE
10 boxes @ 3.60—2 boxes FREE
5 boxes @ 3.65—1box FREE

2# boxes @ 3.75—# box FREE

FreiHht pre a{d tofa/r ur **.cﬁat tgtllon in lots not less than 5 boxes

ﬁll_rOrdersUzgtalgﬁove prices'm

mme very.

This inducement is for NEW ORDERS ONLY-subject to withdrawal without notice

BUFFALO, N. V., J.nu.r,

asm

or — ~ — *» -
. V°Ur5 Vefy *

Lautz Bros & Co.
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Louisiana Trading Stamp Law Con-
stitutional.

The Supreme Court of Louisiana
lias handed down a decision to the
effect that the trading stamp law,
of that State, imposing a tax of
$5,000 on trading stamp companies
is constitutional. The opinion was
rendered in the case of Charles A
Underwood, doing business as the
Southern Mercantile Exchange, which
came up on an appeal from the Dis-
trict Court, where Underwood had
secured a favorable verdict.

Underwood bartered in Hamilton
coupons and was generally accepted
as being the representative of the
Sperry & Hutchinson interests in
Louisiana, his concern being merely
a subterfuge to evade the law, it hav-
ing been proven that he did a regular
trading stamp business. The New
Orleans Retail Grocers’ Association
was active in the prosecution of the
case, it having stood behind the State
tax collector who brought the orig-
inal suit and who, when defeated in
the lower courts, appealed it to the
Supreme Court.

The decision is a sweeping one,
there being no remanding back to the
lower court for trial, but a straight
out and out opinion that the State
law relating to trading stamps is con-
stitutional. Underwood is enjoined
from doing business in the State un-
til he pays the $5,000 fee, with inter-
est at the rate of 2 per cent, per
month from June 10, 1913, the date
of the filing of the original suit. The
decree stands as a judgment against
the defendant and constitutes a first
lien on any and all of the assets of
the concern.

Some rather unusual features are in-
corporated in the opinion of the Su-
preme Court, it being based on the
“gift enterprise law” of the District
of Columbia, which makes it a penal
offense to engage in any gift enter-
prise in the District and which has
been construed to apply to trading
stamps. Simply because a tax may
appear to be prohibitive, is no reason
why a law imposing it should not be
enforced, according to Chief Justice
Monroe, who rendered the opinion.
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This seems to sound the doom of
trading stamps in Louisiana, unless
the defendant finds some technicality
upon which to base an appeal to the
Supreme Court of the United States.
An appeal from the Supreme Court
of Washington in a similar case is
now pending in the United States
Supreme Court.

Optimistic Outlook in Many Lines.
Trade reports from every section
of the country indicate a most op-
timistic outlook, as well as actual
improvement and general expansion
in business. In some directions there
seems to be a disposition to con-
servatism, owing to the war in Eu-
rope, but as a rule, the domestic mar-
kets have thoroughly adjusted them-
selves to conditions abroad and the
country at large feels confident of an
era of pronounced prosperity. In the
export market business has been lib-
eral and shipments from practically
every port are limited only by the
amount of freight-room available.

In the copper market there is a
fairly active' volume of business, and,
in consequence, prices are firmer,
electrolytic advancinng to 1314 to
18-)4c. There is also said to be a
good demand from Europe, and sales
for domestic and export use during
the week were large.

The coffee market is firm and high-
er, owing to pronounced strength in
Brazil, where Europe is said to be
buying freely. Rio coffees are par-
ticularly strong, owing to an appar-
ent scarcity.

There is a firm market in raw su-
gar, with small offerings and con-
tinued uncertainty regarding deliver-
ies on account of traffic irregularities.
Refiners held off for a time, but on
Friday bought heavily, and it was
evident that the trade was consider-
ably worried over the question of
ocean tonnage. Refined sugar is also
firm, with a good demand, and prices
have advanced to the basis of 57c
for fine granulated.

In consequence of the further de-
cline in cotton prices, trading in the
cotton-goods market has been quieter
during the past week, with an easier
tendency noted in print cloths and
gray goods. Finished goods, how-
ever, have ruled firm, with a number
of lines advanced from A@Ac. De-
mand for prompt and near-by de-
liveries is forcing jobbers in some
instances to draw on stocks which
had been provided for spring require-
ments.

Attended Conference on Food Laws.

William Judson, President of the
Judson Grocer Company, has return-
ed from New York City, where he at-
tended a conference between special
committees of the National Whole-
sale Grocers’ Association and the

American Specialty Manufacturers’
Association looking toward legisla-
tive plans for the coming session of
Congress and the various state legis-
latures. Although all the conferees
were firmly tied to bonds of secrecy
as to what transpired, it may be
truthfully stated that nothing tangi-
ble was the outcome other than a
better understanding as to the gen-
eral policy of food legislation; wheth-
er there should be an aim for specific,

definite laws concerning individual
products, or broad comprehensive
statutes applicable to all products
alike.

As has been stated in these col-
umns before, one of the obstacles

to strong and workable food laws
is the disposition of special interests
to secure the enactment of laws for
their own benefit, which establishes
precedents and weakens legal enact-
ments concerning food products in
general. Frequently it results in
complications that defeat the whole
purpose of food laws, to say nothing
of cumbering up the statutes with
complexities. A large faction of the
food trade has been growing to real-
ize that specific laws are undesirable,
for producer, distributor and con-
sumer alike, and it is understood that
last week’s session aimed to promote
that idea and to secure harmony of
intent, rather than to secure any par-
ticular bill.

San Francisco Retailers Beat Dress-
Maker.

The efforts of San Francisco re-
tailers to suppress peddlers by the
imposition of large prohibitive license
fees, recently stirred up official cir-
cles throughout the city and State,
then spread to Washington and final-
ly involved diplomatic negotiations.
But in the end, the city ordinance
held firm and a French modiste paid
the fee with very bad grace. As the
story is reported in a San Francisco
paper:

“Madame Bour arrived at the Fair-
mont Hotel with a stock of Paris
gowns. She was selling them cheap.
There is a city ordinance aimed at
peddlers that taxes outsiders $50 a
day. So the retail merchants got
after the lady. They complained to
Tax Collector Bryant. Bryant order-
ed the lady to pay or quit selling.
She complained to the French consul.
The French consul complained to the
Ambassador at Washington. The
Ambassador complained to Secretary
of State Lansing. Lansing complain-
ed to Governor Johnson. Johnson
took the matter up with Mayor
Rolph. Rolph summoned Tax Col-
lector Bryant. Bryant explained all
over again. The lady paid her tax
of $50. But it cost France and the
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United States about $200 to make the
blamed old ordinance in San Fran-
cisco work.”

When it is remembered that lep-
rosy hospitals were known in Europe
in the time of William the Conqueror,
and that the specific microbe of the
disease was discovered nearly fifty
years ago, it must appear remarkable
that progress in discovering a cure
has been so slow. An achievement
of the United States Medical Service,
perhaps comparable with the discov-
ery of the means of stamping out yel-
low fever, appears in the report of
lepers cured by Dr. Victor G. Heiser
and his assistants in the Philippines.
Dr. Heiser’s treatment consists in the
hypodermic injection of caulmoogra
oil in special preparation. It was be-
gun in 1911: in the fall of 1913 were
reported four cures: and in 1914, out
of twelve cases under treatment, half
were reported as showing “apparent
recovery” and one-third marked im-
provement. Recent advices from
Manila tell of twenty-three cured pa-
tients discharged from the leper hos-
pitals. Meanwhile, the treatment has
been adopted in foreign countries,
and with results that thus far are
promising. It would be wrong to
place too much confidence in the
method; it may be remembered that
the X-ray was thought for a time to
have effected cures, but that they
proved only temporary. But the In-
ternational Health Commission of the
Rockefeller Foundation announces
that it is already circulating details
of this treatment in all leprosy-af-
flicted countries.

In the good old times when the
science of medicine was by no means
as far advanced as it is nowadays,
when the doctor came to see the
patient one of the first things he did
was to produce his lancet and draw
off a little blood. By this means the
sick were by so much weakened, and
with the big doses of nauseous drugs
administered those who lived through
it were lucky and could principallv
thank their strong constitutions. It
is an old saying that history* repeats

itself. An English specialist is out
with a long article in the medical
magazines advocating blood-letting

in cases of melancholia. He advo-
cates it wherever the patient is sui-
cidal, claiming that in this way the
pressure on the brain is relieved and
that good results follow. He sup-
ports his argument by various in-
stances in his own practice. It cer-
tainly is important if his discovery
and recommendations are well found-
ed, and surely it is a return to first
principles.

True philosophy consists in not
wanting the things you can't get.



western District of Michigan.

sVeTk.snfi*r»fls? 'g » v £ a
p ornted rustee and _qualified by filine
BBRas™ i the SU M q@é Annraioers

were appointed and, after the examina

tion of the bankrupt the meetingmwas
adjourned for thirty days Was

Recording Ineghe panidpipOf Walahi{Yy
n Anal meeting of creditors was held
at the referee s ‘office. The final renort

and allowed °fAthfi t"ustee was approved
firn "and fina dalt)/ldend

na|/4£tnero”enutns\é\lca3 gcJa 0d anqlordereg

«
gllowed to date. Cre |tors havmg been

;reCaaed to show cause wh(y a certificate

ou,d not be made by th referee rec-
ommending the discharge of the bank-
rupt and no cause having been shown
it was determined that such favorable
certificate be made The meeting wa
aceljrourneg without day. 9 Wil

Oct. 25—In the matter of Israel Gold-
berg’, bankrupt. Kalamazoo, the first
meeting of creditors was held at the
latter “place. Gerritt J Wissink  of

qualifiedahv Sf|7aS app® |nted trustee and
808, /ﬁp ralserss \R/e”rg appmt J
claims allowed to the amount of

J21? bankrupt was sworn and examlned
and his examination continued until the

‘7
was aU'[hJOOHEne%d to se |t th’e es-t—ate atrursutgd

lic or private sale and the meetlng ad-
journed for two weeks.

Oct. 27—In the matter of Harriet A
Runyan and Grace L.
i~an* Finch, a copartnershlp %ankrupt

the final meeting of creditors
was held at the referee’s office The
trustee s final report and account was
approved and allowed and, after the pay!
ment of administration expenses, a final
nlJiand f 7 65-100 cent. Was de-
pitgleo andifordsied RaiIdn 10 A Hase el Lg
mg been shown, it was determined that
~ . leff ee should make a favorable
certificate recommending the discharge
ba?krupts. The trustee was auth-
orizecl not to interpose objections to the
discharge of the bankrupts. The meet-
mg was then adj'ourned without day
. °Pt 28—Clifford H. Rudduck, engaged
in the wholesale and retail candy and
paper business at Niles, filed a volum

apjt %%tt'i“ he arrr]tdat?er 8 erar% dt%Edefaeree
The scheduPes sh(ow Spﬁg'r@tegmaﬁ Ceslt\{)et:rk
oods of scarcely any value above the
ban rupts statutory exemptions The
following creditors are scheduled-
Preferred claims.
City of Niles, taxes !
s 8.00
Unsecured creditors
Beechnut Pacing Co. New York $51g.15)

Dowagiac,

D. Vaughan, Detroit ...
Vhos, Parvis. Niles 4.00
Standard Paper Co., indianapoli 5.10
Fred C Mansfield Co., Johnson ’

Creek. HAnn
Farle}(/I Candy Co.. Chlcago . 309%

Johnson. Niles oj’«e
Heit-Miller-T an Co., Ft Wavne “n'53
Goshen Cond. Milk Co., Goshen 87.00
The Russ Co. South Bend 5852
Badger Candy Co.. Milwaukee 39.38
Rueckbeim Nros & Eckstein ’

ChiCago e e 39.05
S. B. Wholesale Candy Co, South

Bend . s 15.92
Jas. S. Kik & Co., Chicago . -
Genther Confection Chocolate Co,,

Chicago .cvverviens [e0]
The Jerome_Printery. South 'Bend in'35
Remington Typewriter Co., Chicago _7nn
George E. Correli. Niles n'no
Kohler- Snyder Co.. York. Pa. " Onn
Carmi Smith. Niles Lt 2051
Wllllam ‘Bros. Co., Detroit. . oj 10
E. E. Woodford Co, Nil,0 5i29
Hersbey Chocolate Co., Hershev

Pa. ) ) 65.00
American Chicle Co.. Chicago
Wm. Wrigley Jr. Co. Chicago P20
American Non Service Co.. Newark 16-70
J. B Weber, South Bend 13.10
Thorp, Hawley & Co., Detroit 800
Snell & Co., Bankers. Niles
The Hunter Co., Niles ﬂ%%
%lhéteman Bros. Co., 19.50
. Bowen, Niles ‘00

TJuiT b f th N$2 6(IJ

°ctTJui tbe matter e Nationa
Gas L|Jght %o bankrupt. &alamazoo
trustee havmg filed his supplemental

final report and vouchers an order w-as
entered by the referee, closing the estate
and recommending the dlscharge of the

bankrupt. The record book <and files
were returned to the clerk’s office
In the matter of David W. Blanc

bankrupt, formerly engaged in the whole-
sale butter and cheese business at Kala-
the trustee filed his supplemental

mazoo.
whereupon an

final report and vouchers,
order was made by the referee closin®-
the estate. A certificate was entered
b> the referee not recommending the
discharge of the bankrupt until a further
hearing” on the matter. The record book

were returned to the clerk of
of the court
o'i’ e matter of the ade
anufacturln E krupt, ISp

z00, the fma? meetrng of credrtors was
held at the referee’s office. The trustee’s

,,,,,,,, allowed. After the paymentfof ad-

5 sTIOO BSF %Xﬁ@@ss uahsfeig-al dividend of

cla id. -
itors THASIRG WkEn " UrEded 't SROW
cause why a certificate not recommend-
Ing _tbe. bankrupt’s discharge should not
hlviEgdheen n referee- and no cause

ﬁhv%s uch ngosrhabrqen cgrtivt/iacsate %teemm'an
out dayetins WaS then adj°urned with-

2—Wi illiam J. Smith and Jay V.
irf*?’ x?Ing business under the name
Smi e/ 6w York Racket store, W J

EWN filkd Sgnv o0 tdry Wethmoiiharf frey
PEfertsd 18 SR cRank rutngBHl, tin & 2142

glrseo spgglrétsedcrer Icleérrvser The follogwrng

Toledo 1%27%

P|V|Ir Manufacturrn _Co
Pitkin & Brooks, hrcago
R J. Brach & Sons
Herrick Bros., Chlcago
Chattanooga Knlttlng MI||S Chat-
oga co”

Iowa Swap Co., Burlington, la.

N aba® Bros. & Co. Chicago

Textile Mnfg. Co.. Chicago .

George H. Jung, Cincinnati ..

il APard * Sons. Grand Raprds 214 77
'j1.B:; Canaan. Grand Rapids 84.81

Henrletta Skirt Co., Kalamazoo 56.71
H. Goetting, Chlcago 769

Edson Moore Co., Detroit .. 32,05

Crooksyille China Co., Crooksviile
[ ) 11 (¢ RSN ’ go ro
Columbia Knitting & Mfg. Co

Milwaukee
Roberts & Lydrick, Chicago
Kabo Corset” Co., hicago

Artisyoria Novelty Co., Rochester 12.75
Wolverine News Co., Detroit .... 241J2
Educational Tablet Co Kalamazoo 29.88
W ashington Knitting Mills 24 57
D. S. Enameling Co., BellsirevV O. 2457

eisman & Sons, Detroit . 98 O

Grand Rapids' Dry Goods Co ,

Grand Rapids™ ..o 541 10
Weixelbaum Bros. Co., Lima,’0.7. 4500
Paw Paw gavmgs Bank Paw Paw 750 00

Arbuckle Bros., Chicago 10.50
Merchants Catalogue Syndicate

Chicago ... 123.50
Kinney & Levan, Cleveland"!." 144.00
Fischer Bros Paper Co., Ft :

BYNE ooz ) 5.16

Burnham Stoepel Co, Detroit 5.00

Unsecured creditors, $3.167.23
Wellsviile China Co., Wellsville

Ohio ' $57.60
W B. Conrad Co., New York"! 104.43
Zulu Knitting Co., New’ Yor 40 34
Boye Needle " Co., 'Chii

Morris Mann and Relll(y Chicago 5;%
Seitz Benton Co, Toledo ... 19.50
National Corset Co., Kalamazoo 1954
E. C. Kropp, Milwaukee ... 5050
Wabash Manfg. Co., Terra Haute 24.15
J.'S. Fetter Co., South Bend _ 17.95
Johnson Paper Co., Kalamazoo .. 1795
Hanselman Candy Co, Kalamazoo 3816
Jay C. Wemple Co., Chicago .... 8.60
Crown Paper Co., Jackson . 8.60
Cleen Sweep Co, Battle Creek ___ 00
Colby Milling Co Dow’agiac .. c%gg
National Img{ortlng Co.. Milwaukee -
Para Paint Varnish Co.,

Cleveland 144 30
Nussbaum, Grosman Co.. Cleveland 82 %4
Aluminum_ Goods So., Decatu 58
Ueoatur Garment Co., Decatur 988
Little Bros., Kalamazoo ... 17.50
Lirich Woltman Co., Chicago 24 02
Mexican Hat Co. Sf. Louis 24.°55
Lee & Cady, Detroit 36 00
Southern Michigan Paper Co,

Kalamazoo ..o 735 aq
Aluminum Supply Co

Orleans
The National Refining Co., Cleve-

land s 15.47
Reporter Service Bureau. Chicago 100,00

Perfection Biscuit Co., Ft. Wavne S

W atson- ngRglns Mllllng Co
Grand apids ... 57.00
The Brown Co., Toledo ... 20.40
Associated Music Publishers, ’
Cincinnati, O...ccovivinnnes
Leonard Le|ffers Grand Raplds’
Stock of goods Assets N
Household goods $350088
4000 OO

n
Nov. Y the majter of orge

Morse and Morse & Jars, a pa tner-
ship bankrupt, Allegan, the flna meet-
°f Zfditors was held at the referee’s
office The trustee’s final report and ac-
count w-as approved and allowed and the
expenses of administration ordered paid
A first and final dividend of 6 4-10 ner
was declared and ordered paid on

cent,
afi unsecured claims filed and allowed
Creditors having been directed to show

cause_why a certificate recommending
the discharge of the bankrupt should not
be made by the referee and objections
. b*ieil made t e sa

gemded tl!tat no suc 't]avorarEFe certrta§
cate be made The final order of dis-
tribution was_entered and the meeting
adjourned wrthout day. ling

the matter of Clifford H
Ruddick, bankrupt Niles, an order was
made calling the first meeting ot cred

Mbey. ai§thfer Otke hOMSE daeStofosPRIViRG

claims, the election of a trustee and the
ex®-mination of the bankrupt.

Nov. 6—Based upon the petition of the
American Waist & Garment Co., S. Mil-
ler & Sons and Benjamin Shaprro Adolph
Speyer, engaged in ‘the clothing and dry
goods business at Kalamazoo, was ad-
Jud%2 ed bankrupt and the matter refrered
eferee Banyon, who entered an or-
der for the bankrupt to prepare and file
his schedules preparatory to calling the
first meetlgg of creditors at Kalamazoo

on

Pulling Power of Pop Corn Confec-
tions.

Folks are thinking in terms of con-
fections in these pre-holiday times.
It is a good time to display pop corn,
the basis upon which many of these
confections are built. A show window
well arranged with any good brand
of corn will draw the attention of the
consumer to this important article.
Not only does the average consumer
like to eat pop corn without any of

usually added to it
when used in confections, but there
are a number of other items in the
store which pay the dealer a hand-
some profit which will follow the sale
of pop corn, including such items as
sugar, butter, lard, salt, chocolate,
flavorings and a number of other ar-
ticles all necessary in the preparation
of pop corn confections, and which
are sure to be called for sooner or
later after the sale of pop corn.

The alert dealer will instantly see
it to his interest to make an attractive
display of popping corn in either show
window or store interior and it might
not be amiss to place with it some
of the other articles which sell along
with popping corn and used in pop
corn confections. Clarence I. Reed.

the “trimmings”

Quality
Delivery Boxes

An Investment
With Big Dividends

Don't bother with poor, broken delivery boxes of odd sizes.
Your most profitable investment, in both time and money, will
be to install “Quality” Wire-Bound Boxes on each delivery

route.

They are made of the best material, in uniform sizes, and

sold to you at unusually low prices

JOHN A. GRIER & CO.

1031-35 18th St.

Detroit, Michigan

GEE!!

BUT

IT’S

GOIN’

GREAT

Distributed at Wholesale by
Judson Grocer Co., Grand Rapids, Mich.
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Cogent Criticisms From Michigan’s
Metropolis.

Detroit, Nov. 8—Learn one thing
each week about Detroit: Electrical
fixtures of all kinds made in Detroit
find a market in all parts of the
world.  According to an electrical
contractor, more than $100,000 worth
of contracts are closed each week in
Detroit.

A speaker in California said that
only one farmer in ten succeeds in
California, through ignorance. The
only reason a farmer doesn’t succeed
in Michigan is because he lias an
attack of rheumatism and has no one
to do the work.

The Grosse Pointe Development
Co. purchased the Fairfax Hotel last
week. The hotel is located at the
corner of Bagley avenue and Clifford
street and was purchased as an in-
vestment.

The news last week from Grand
Rapids, announcing the death of Ber-
tran S. Gibson in that city, was re-
ceived with sadness by his many
friends in this city. Mr..Gibson was
well known to the traveling men in
this State, where he has been con-
nected with various hotels. Three
weeks ago he was attacked with gri
and relinquishing his duties as cler
in the Hotel Brunswick, went to visit
the home of his sister, Mrs. Algernon
E. White. While there he grew stead-
ily worse. He is survived by a widow.
A. Lott,
general merchants of Flushing, was
a Detroit business visitor last week.

A. Harris, 2500 Jefferson, East,
dealer in men’s furnishing goods and
shoes, has secured the adjoining store
and will add a line of ladies’ ready-
to-wear.

The really surprising part of it is
that there is enough left of Carranza
for any one to recognize.

The Kern department store tender-
ed its department managers and buy-
ers a banquet at the Fellowcraft
Club Nov. 1. The Kern Store Club,
as it is called, holds semi-monthly
meetings and the banquet, an annua!
affair, is a big social event.

Burglars broke into the hardware
store of Frank Algoe, 1482 Wood-
ward avenue on Saturday night and
carried away $100 worth of stock and
$15 in cash:

Brand WEitlock, American Min-
ister to Belgium, is coming home for
A much needed rest. As a minister,
Whitlock is the kind of a brand that
every unhyphenated American likes

The Detroiter Motor Car Co. has
opened a factory branch at 676 Wood-
worth avenue. W. J. Clemens, for-

SIZES
1- 1% Ton
2- 2% Ton
3%-4 Ton
5-6  Ton

it deserves.

of A. E. Lott & C

merly of the Clemens Motor Car Co.,
of Buffalo, has been placed in charge.

Arved Sedestrom has been appoint-
ed city salesman for Burnham, Stoe-
pel & Co., to fill the vacancy caused
by the death a few weeks ago of Al-
len D. Gustine. Mr. Sedestrom was
selected from a likely lot of pros-
pects because of his knowledge of
the business, gained by close and
faithful application to his work. He
came to Detroit five years ago and
immediately entered the employ of
Burnham, Stoepel & Co. During the
past two years he acted as Mr. Gus-
tine s assistant and in that capacity
became well acquainted with the
trade. Those who know Arved
Sedestrom all unite in predicting his
success in his new role.

H. 1. Maxwell, general merchant
of Onsted, was in Detroit last week
on a business trip.

The wholesalers division of the
Board of Commerce leave Thursday
for a two day trade promotion trip.
As usual, the traveling men will con-
tinue to get the business.

E. C. Puffer, President of the Mich-
igan State Hotel Association, in his
letter to the Tradesman last week

. wound it up with these words: “The

Hotel Association, of which | am
now President, is working only for
the interests of its members and for
the interest of the hotel fraternity.”
Which fact has been plainly and un-
equivocally demonstrated to the ex-
pense book students.

E. T. Kelly, manager of the local
branch office of the National Cash
Register Co., in commemoration of
the fact that his office showed the
largest total of sales in its history,
ave a banquet to the office and sales
orce at the Hofbrau Nov. 1

The Schlieder Manufacturing Co.,
manufacturer of valves and other
motor parts, opened its new plant
at Oakland avenue and East Grand
boulevard last week.

0. J. Knagg, proprietor of the
Knagg Electrical Co., was killed and
his wife Hazel, was badly injured
when the auto in which the couple
were riding crashed into an inter-
urban on Fort street, last week.

The Eisenberg & Genzel Co. will
Oﬁen a shoe repair shop at 797 Ker-
cheval avenue about Nov. 15.

A peddler entered the store of Mrs.
Paul Eroy last week, stole her purse
containing $16 and decamped.

The seventh annual convention of
the American Specialty Manufactur-
ers’ Association will be held at the
Hotel Statler Nov. 18 and 19. The
organization is composed of manu-
facturers of grocery specialties from
all parts of the country.

Results Count:

A man with no aim in life is gen-
erally found among the class that
gets “half shot.

The Detroit Savings Bank pur-
chased the Chamber of Commerce
building last week and will occupy
the first three floors as soon as ar-
rangements can be completed.

It is a short day when a few Bel-
gians are _not shot to preserve har-
mony in Belgium.

John Bark, of Romeo, was in De-
troit last week in the interests of his
department store.

Asher Bros. & Shalkoub are hav-
ing a new store built next door to
their present location at 935 Mack
avenue. The firm carries a complete
line of groceries and meats.

Arthur Trufit Brevitz, (department
manager for Burnham, Stoepel &
Co.,) a young man of considerable
family, reports to Detonations that
he has discovered two things that are
easy to find in the dark, a tack and
a limburger sandwich.

Sunday nearly all of the local sal-es-
force, augmented by others from dif-
ferent parts of the State, left for
Dayton to attend the annual conven-
tion of the National Cash Register
Co. The entire party will attend as
guests of the organization with all
expenses paid. The party was com-
prised of E. T. Kelly, Carl Hauser,
S. Rubner, J. F. Ryan, F. M. Shot-
well, W. H. Youngblood, S. A. Boker,
C. H. Bell, H. S. Prince, R. W. Lynch,
Thos. Bowers, E. H. Blake, E. H.
Woodlock, C. W. Martin and James
Dale.

The Detroit Ice Co., recently or-
ganized, and in which a number of
Detroit ice dealers are interested, has
purchased the Murphy Cold Storage
Co. building at the corner of Wayne
and Congress streets.

If perchance you should attend the
Industrial Fair that will be held at
the Light Guard Armory on Dec. 28,
29 and 30, immediately after having
tried to sell a “tough” customer, leav-
ing you in a savage state of mind, it
will be Harry Bassette’s fault if your
savage tendency isn’t soothed to an
entirety. Of course, it is up to us to
explain Harry s responsibility in re-
gard to soothing savage beasts, etc.
The Traveling Men’s Fair Associa-
tion are sponsors_ for the Industrial
Fair. The Association is composed
of members of Cadillac Council.
Harry Bassette is a member of the
Council and, as his natural bent is
musical, he was appointed chairman
of the music committee of the Fair.
He promises that his part of the pro-
gramme will be executed with care
and eclat—and Harry’s word is as
good as his bond. When not engaged

in furthering the interests of the U.
C. T., Mr. Bassette supports himself
and family by selling cigars for the
Harry Watson Cigar Co., corner of
Woodward and Jefferson avenues.

Harry Bassette.

Anyway he wants you to hear the
gentle strains that he has arranged
for those to hear who are fortunate
enough to attend the Industrial Fair.

Bandits attempted to hold up Kays
& McPhail, proprietors of a grocery
store at 263 Howard street, last Fri-
day night. They reckoned without
the host, however, as the grocers
turned on the holdup men, with the
result that they are both reposing
in the local jail.

Following out the regular order of
Mexican presidential affairs, Carran-
za should soon be surrounded by his
cabinet—a box about six feet long.

George N. Barsa has purchased the
grocery stock of the Koury Grocery
Co., 2342 Jefferson avenue, East.

J. W. Lang, of the Lang Mercan-
tile Co., of Dryden, was In Detroit
last week on a business trip.

Speaking of Detroit visitors, neith-
er Harry or Fred Mclintyre, of Grand
Rapids were in Detroit on business
or otherwise. No doubt the insistent
demands for Dutch Masters else-
where kept them away.

The most successful hunters in the
world

Are trouble hunters.

James M. Goldstein.

Sometimes a man’s friends will
neither make him a loan nor let him
alone.

Made in Grand Rapids, Mich.’

Sold Everywhere

When purchasing motor driven commercial vehicles
select the proper sized units for your work. See that good
materials are used and that they are properly put together.
Take an interest in your purchase.

The price question will take care of itself.

Care for your truck as

United Motor Truck value represents the “highest standard”

It pays to buy Uniteds
Telephone—W ire—Write.

United Motor Truck Company
Grand Rapids, Michigan, U. S. A.

Front view “ Dreadnaught”-5 -6 Ton Capacity
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I ensoftrebusiness world

Movements of Merchants.

Pierson—J. E. Martin has opened
a meat market here.
Caro—H. A. McLean succeeds

Turner & Riley in the harness busi-
ness.

Three Rivers—Floyd Havens suc-
ceeds B. F. Goff in the grocery busi-
ness.

Belding—Mrs. A. B. Hull succeeds
the Erickson Sisters in the millinery
business.

Vanderbilt—Channing Hinkley has
opened a meat market in the Hixson
building.

Lapeer—Mrs. Alice Gray has open-
ed a store for the Grand Union Tea
Co. here.

Pontiac—The Kessell & Dickinson
Co. has changed its name to Kessell
& Dickinson.

Mendon—C. W. Morgan, of De-
troit, will engage in the jewelry busi-
ness here Nov. 10.

Freeland—Ralph
ceeds Mrs. Hess
restaurant business.

Mackinaw City—James Desy, gro-
cer, has made an assignment to the
Petoskey Grocery Co.

Jackson—W. R. Nichols has en-
gaged in the meat business at 210
North Mechanic street.

Saginaw—W. illiam Brown succeeds
Leland & Monzo in the restaurant
business on Genesee avenue.

Alpena—Arthur R. Nelson has
opened a produce, butter, egg and
cheese store on Fourth street.

Brooklyn—E. J. Ennie has sold his
stock of bazaar goods to Philip How-
land, who has taken possession.

Eaton Rapids—Louis Gieb, of Lan-
sing, has taken over the Norton Ho-
tel and will continue the business.

Owosso—Henry Smetana has open-
ed a cigar, confectionery and sta-
tionery store at 33 West Main street.

Fremont—Ben Lyons has sold his
restaurant to Joseph Hoare and Glen
W eaver, who will continue the busi-
ness.

Newaygo—A. E. Burnham has pur-
chased the E. O. Shaw store building
and will occupy it with his hardware
stock.

Hesperia—A. J. Wright has sold
his confectionery and cigar stock to
L. N O Brein, who has taken pos-
session.

Boon—M. E. Saylor has sold his
stock of meats and fitxures to Jack

Robinson  suc-
in the cigar and

Robinson, who will continue the
business.
Free Soil—Thomas Stevens has

purchased the Eddy & McArthur gro-
cery stock and will contiinue the
business.

Paw Paw—W. J. Smith & Son have
closed the doors of their bazaar store

and turned the stock over to their
creditors.

Augusta—A. E. McNutt, who con-
ducts a pool room and ice cream
parlor, lost his stock and fixtures by
fire Nov. 6.

Hastings—C. Clyde Brown has
purchased the O. A. Fuller stock of
general merchandise and will take
possession Dec. 1

Vassar—Melvin Carl, who recently
conducted the hotel at Fairgrove, has
leased the Jewell House and will con-
tinue the business.

Grand Haven—Edward Mallon and
Charles Van Norman have formed a
copartnership and opened an oyster
house and restaurant.

Chelsea—Thieves entered the store
of the Holmes Mercantile Co. Nov.
4 and carried away several hundred
dollars worth of stock.

Jackson—Michael Norris, of M.
Norris & Co., grocers, died at his
home, 337 West Main street, Nov. 7,
following a short illness.

Portland—Lyman J. Clark, dealer
in general merchandise at Jeffrey, has
sold his stock to Frank Beard, Jr.,
who has taken possession.

Belmont Martin  Landheer has
sold his grocery stock to his brother,
George Landheer, of Kent City, who
will continue the business.

Nashville—S. A. Gott has sold his
hardware stock to E. L. Cole. Vice-
President and Manager of the Cole
Hardware Co., of Bellevue.

Frankenmuth—Burglars entered the
general store of Hubinger Bros, and
rifled the safe of $135 in cash and
about $255 in checks Nov. 4.

Wiley—Joseph Lowring, dealer in
general merchandise, is remodeling
his store building and installing plate
glass windows in the front.

Brooklyn—w . H. Stout has formed
a copartnership with W. F. Reading
and will engage in the meat business
in the Kline building about Nov. 15.

Oxford George A. Brockenshaw
has sold his stock of groceries, dry
goods, notions and seeds to Charles
Webster, who has taken possession.

Lansing—Rundell Bros., wholesale
butter and egg dealers at Owosso,
have opened a branch store here un-
der the management of Arthur Seeds.

Lakeview L. D. Bass has pur-
chased the E. C. Bishop & Co. stock
of general merchandise and will con-
tinue the business at the same loca-
tion.

Cass City—George C. Hooper, who
recently resigned his position as
Cashier of the Vanderbilt Exchange
Bank, has engaged in general trade
here.

Kalamazoo—C. D. Pinckney, who
conducts a bakery on West Main
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street, has sold it to its former own-
er, F. E. Bryant, who has taken pos-
session.

Ontonagon—C. R. Turney has pur-
chased the store building and gro-
cery stock of the James M. Haring
Co. and has added a line of meats to
the stock.

Springport—Mrs. Mary Hunt has
sold her bakery to Mrs. Helen Gage
and Miss May Jewell, who will con-
duct a restaurant in connection with
the bakery.

Yale—William Oviatt has purchas-
ed the interest of his brother, Clar-
ence, in the bakery of Oviatt Bros,
and will continue the business at the
same location.

Oxford—The Charles A. Webster
Grocery Co. has been organized with
an authorized capital stock of $5,000,
all of which has been subscribed and
paid in in cash.

Grass Lake—Redding & Son have
sold their grocery stock to C. W.
Snyder and John Fuller, who will
Continue the business under the style
of Snyder & Fuller.

Coldwater—W. L. and O. R. Kings-
ley, of Cambridge, Pa., have formed
a copartnership and purchased the
Fox & Tyler drug stock and will
continue the business.

Ravenna—Levi Bettis has purchas-
ed an interest in the Mansfield Lum-
ber Co. and the business will be con-
tinued under the style of the Mans-
field-Bettis Lumber Co.

Sherwood—E. Sargent has sold his
interest in the Malo & Sargent gro-
cery and meat stock to his partner,
S. Malo, who will continue the busi-
ness under his own name.

Detroit—The Paint Warehouse has
been incorporated with an authorized
capital stock of $10,000, of which
amount $5,000 has been subscribed
and $3,000 paid in in cash.

Sheridan—H. W. Taylor has sold
his interest in the Lower & Taylor
clothing stock to his partner, R. E.
Lower, who will continue the busi-
ness under his own name.

Battle Creek—The Raymond Dairy
Co. has been organized with an au-
thorized capital stock of $30,000, of
which amount $15,000 has been sub-
scribed and paid in in cash.

Lansing—Mrs. J. H. Burnett and
Mrs. C. E. Burnett have formed a
copartnership and will engage in the
jewelry businessXat 211 South Wash-
ington avenue about Nov. 15.

Cadillac — William  Scheibel and
Frank Willis have formed a copart-
nership and engaged in the meat
business at 216 South Mitchell street
under the style of Scheibel & Willis.

Lansing—A. J. Hager, who recent-
ly sold his fuel and lumber business
at Bellevue, has engaged in a similar
business on South Penn avenue un-
dCer the style of the Hager Lumber

0.

Hillsdale—Charles Wetzell, recent-
ly of Hudson, has purchased an in-
terest in the F. A. Wagner Co. cloth-
ing and men s furnishing goods stock

and will devote his entire attention
to the business.
Cassopolis — H. Lichtenwalner,

chief pharmacist at the Battle Creek
Sanitarium for the past fourteen
years, has purQhased the Hopkins &

November

Hackney drug stock and will take
possession Nov. 20.
Detroit—The Robinson Pharmacy

Co. has been organized with an au-
thorized capital stock of $3,000, all
of which amount has been subscribed
and $800 paid in in cash and $2,200
paid in in property.

Boyne City—S. Dean & Co. have
closed out their grocery stock and
Mr. Dean has removed to Mancelona
and engaged in a similar business
with Mike Abdelah under the style
of Abdelah & Dean.

Muskegon—Robert F. English has
taken over the interest of the late
Mrs. Eastes in the tailoring and men’s
furnishing goods stock of English &
Eastes and will continue the business
under his own name.

Mt. Pleasant—Four local druggists
have purchased the W. W. Cox drug
stock and have closed the store. Mr.
Cox conducted a drug store here for
the past thirty-two years and will
remove to DelLand, Florida.

Battle Creek—W. A. Gorham, for-
merly engaged in the grocery busi-
ness in Alabama, has purchased the
E. J. Terry store building and gro-
cery stock and will continue the busi-
ness at the same location, 40 Central
street.

Detroit—The Michigan Fur Pro-
ducts Co. has engaged in business
with an authorized capitalization of
$12,500, of which amount $7,260 has
been subscribed and $700 paid in in
cash and $6,250 paid in in property.

Bay Port—The Wallace & Mor-
ley Co. has engaged in business to
deal in farm produce, live stock, fuel
and building materials, with an au-
thorized capital stock of $100,000, all
of which has been subscribed and paid
in in cash.

Boon—Vernor Bloomquist, who
has represented the Loveland & Hin-
yan Co., of Grand Rapids, in this
market for the past five years, has
purchased its warehouse and will con-
tinue the business under his own
name.

Detroit—The Stutz-Detroit Co. has
engaged in business to deal in auto-
mobiles, accessories and parts with
an authorized capital stock of $15,-
000 of which amount $8,010 has been
subscribed, $2,835 paid in in cash and
$5,175 paid in in property.

Cross Village—A. D. Loomis, who
conducted a drug store here for many
years, but recently was engaged in a
similar business at Burlington and
Osseo, has returned and will conduct
a grocery and drug store in the
building which he formerly occupied.

Manistee—Fire, originating from
a defective chimney, destroyed the
store building and stock of general
merchandise of Gus Pirsig, located
at the end of the Parkdale car line,
causing an estimated loss of about
$16,000, about half covered by insur-
ance.

Hudson—Charles Wetzel, who se-
vered his connection with the Derby-
shire Clothing Co. last week and pur-
chased a half interest in the clothing
and men’s furnishing goods stock of
the F. A. Wagner Co., of Hillsdale,
died Nov. 8, as the result of drinking
the contents of a bottle of carbolic
acid.
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Review of the Grand Rapids Produce
Market.
Apples—Standard varieties, such as
Baldwins, Greenings, Wagner, Twen-
ty Ounce and Wolf River command
$3@4 per bbl.; Northern Spys, $3.75@

4.25 per bbl.

Bananas—Medium, $1.50; Jumbo,
$1.75; Extra Jumbo, $2; Extreme Ex-
tra Jumbo, $2.25.

Beans—$3.50 per bu. for medium.

Beets—50c per bu.

Butter—There is a good active con-
sumptive demand and the receipts are
lighter than they were a week ago.
The market is very firm at the recent

advance. The quality of the butter
arriving is averaging good for the
season and the entire situation is

healthy on the present basis. The
trade looks for higher prices in the
near future, both on solid packed and

prints. Fancy creamery is quoted
at 28@29c in tubs and 30@31c in
prints. Local dealers pay 23c for No.

1 dairy, 17c for packing stock.
Cabbage—40c per bu. or $1 per bbl.
Carrots—50c per bu.

Celery—16c per bunch for home
grown.

Cocoanuts—$4.50 per sack contain-
ing 100.

Cranberries—$7.50 per bbl. for Cape
Cod Early Blacks; $8.50 per bbl. for
Late Howes.

Cucumbers—75c per doz. for home
grown hot house.

Eggs—The market is firm at 2c ad-
vance. There is a good consumptive
demand and extremely light receipts
of new laid eggs. The demand for
storage eggs is fair and the market
is firm but unchanged. Local dealers
pay 32c for strictly fresh and hold
storage stock at 28c for No. 1 and
25c¢ for No. 2.

Egg Plant—$1.25 per doz.

Grapes—Concords fetch 18c for 8
Ib. baskets; California Emperor, $1.75
per 4 basket crate; California Tokay,
$1.65 per 4 basket crate; California
Malaga, $1.50 per 4 basket crate;
Spanish Malaga, $5@6 per keg.

Grape Fruit—Florida commands $5
@5.50 per box.

Green Onions—Silver
per doz.

Honey—18c per Ib. for white clover
and 16¢ for dark.

Lemons—California, $4 per box.

Lettuce—12c per Ib. for hot house
leaf; $1.50 per bu. for head.

Maple Sugar—14@15c per Ib.

Mushrooms—40@50c per Ib.

Nuts—Almonds, 18c per |Ib.; fil-
berts 15c per Ib.; pecans, 15c per Ib.;:
walnuts, 16c for Grenoble; 17c for
California; 15c for Naples.

Onions—Home grown command 75
@90c per bu.

Skins, 15c

MICHIGAN

Oranges—California Valencias are
steady at $5@5.50.

Oysters—Standards, $1.35; Medium
Selects, $1.50; Extra Selects, $1.75;
New York Counts, $1.85; Shell Oys-
ters, $7.50 per bbl.

Pears—Anjou, $1.25 per bu.; Kie-
fers, 75@90c per bu.
Peppers — Southern grown com-

mand $1.25 per 4 basket crate.
Pickling Onions—$1.35 per 20 Ib.
box.
Pop Corn—$1.75 per bu. for ear, 4c
per Ib. for shelled.
Potatoes—Home grown range from
50@60c per bu.
Quinces—$2.50@3 per bu.
Radishes—15c for round.
Squash—1Mc per Ib. for Hubbard.
Turnips—50c per bu.

The Grocery Market.
Sugar—The market is very much
excited, as might be expected from
the meteoric advance in granulated
from 535c to 5%c—forty points.

Since harmony now prevails
among the refiners the advance
in raws has been shifted to the

shoulder of the distributer]l who is
paying the penalty for letting sup-
plies run low. Following the recent
advances, the refiners went firm, all
interests concurring in the move. The
trade is keeping more closely in
touch with the market, as no leeway
is afforded for purchasing at the old
basis. Of course, there are some
who are skeptical of the refiners
maintaining their policy without a
break, once the competition becomes
keen again, but for the present the
sky is clear. They are generally be-
hind in delivery—in some cases two
mweeks—the Federal being the only
refiner prompt on all grades. Beet
sugars were advanced in sympathy
with cane refined, the quotation on
Michigan granulated now being 5.55c.
Undoubtedly had not the Secretary
of the Treasury advocated the reten-
tion of the sugar duties beets would
have been more in evidence and filled
the gap, but, with protection to the
domestic production practically as-
sured, there is not the same urgency
for selling, and refiners will feel less
competition. Another influence fav-
orable to the rise in raw sugar was
the strike of the longshoremen fol-
lowed by unprecedented congestion
in the New York harbor, as a result of
which lighters were hard to secure,
and delayed deliveries of raws out of
store forcing refiners to have re-
course to nearby parcels even at
higher prices. The Tradesman be-
lieves that sugar will go still higher,
pending the re-opening of the Pana-
ma Canal and the filling of the
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foreign orders now on the books of
the refiners for November and De-
cember delivery. Whether the furth-
er advance—if there is a further up-
ward movement—will be more than
temporary is a matter of conjecture.

Tea—The market has shown no
particular change during the week,
although low grade green teas are
somewhat firmer. The consumptive
demand for tea is good, considering
the season.

Coffee—Rios have advanced nearly
ViC on account of liberal buying by
Europe. Santos coffee is also a sub-
stantial fraction higher on this ac-
count and also because of better do-
mestic demand. There is not so
much low grade coffee about. Milds
are also strengthened on account of
heavy European demand. Washed
Caracas is almost off the market and
prices average from |@IHc above
the point ruling a short time ago.
Java and Mocha coffee are unchang-
ed and quiet.

Canned Fruits—Apples are dull and

unchanged. California 1915 pack
fruit was reported to be held with a
slightly stronger feeling on the
Coast, with available stocks being
slowly absorbed.

Canned Vegetables—The tomato
market, according to well-posted

brokers, shows a gradual strengthen-
ing development which culminated
last Friday in a more or less sharp
advance on the part of practically all
packers, who established the 877c
basis as the inside price in place of
the 85c level which had predominated
during the trading of the previous
week and was ruling during the open-
ing markets of last week.' Buying
during the first part of last week was
inclined to be very quiet, but short-
ly before the advance was made in-
creased -activity was noticed in the
market and a steady purchasing
movement for restricted stocks was
reported to be in evidence in several
quarters. The actual amount of to-
matoes purchased reported is to be
fairly large in volume owing to the
steady buying movement that is
maintained for limited stocks. Peas
are steady, with operators apparently
desirous of securing only small quan-
tities. The cheaper grades appear to
be in slightly better demand, with
prices in some quarters showing a
stronger tendency. Corn is held firm-
ly by practically all packers. All
stocks are reported to be very light
and packers are apparently offering
only from small supplies stocks that
they had on hand after filling their
season's contracts.

Canned Fish—The scarcity of spot
supplies had the effect last week of
enabling all canned salmon holders
to maintain their quotations on a
very firm basis. In no quarter did
there seem to be any evidence of
operators being inclined to shade
their prices. The buying during the
course of the week continued to be
steady but the actual amount of
goods that changed hands was neces-
sarily restricted by the lack of suf-
ficient stocks. Alaska red salmon is
now being held at an inside price.
The demand for this grade is report-
ed to be moderate. Chums and med-

ium reds are practically unobtainable
and the quotations on the former
grade are in almost all cases merely
nominal. Domestic sardines, under a
steady demand, are held on a very
firm basis. Quotations are unchang-
ed, with buying being done in mod-
erate quantities.

Dried Fruits—Prunes are a shade
higher on the Coast, although they
show no radical advance. In the
East, although shipments are coming
in, prices have not yet receded. They
will, however, as soon as supplies be-
come substantially better. The raisin
combination has advanced bulk seed-
ed raisins %c, but there is no other
change. The demand for raisins is
good. Currants continue very scarce
and very high. Peaches and apricots
are unchanged.

Cheese—There is a normal con-
sumptive demand and, as neighboring
markets have advanced y2c on good
grades, the local trade is expecting
the same. Stocks of cheese are nor-
mal for the season and the consump-
tive demand is good.

Rice—The market is still strong
and active, the lifting of the em-
bargo apparently not relieving the
situation materially.  The planter
holds the whiphand because of the
large demand for cleaned rice from
all sections of the country. Blue
Rose is still climbing and is quoted
at 3*@4c in the South, as against
3Hc two weeks ago. Honduras is
scarce and Japans almost unobtain-
able. The receipts are heavy, but the
distribution keeps down the stocks.

Molasses—The situation remains
strong, with holders asking full
prices for all grades. The demand

for blackstrap in connection with the
manufacturers of denatured alcohol
is active and contracts are being made
for some time ahead. The grocerv
grades are being taken by the dis-
tributers and bakers for current
needs, the weather favoring an active
consumption.

Provisions—Smoked meats are all
steady and unchanged in price with
a normal consumptive demand. Pure
lard is steady at a decline of %c. So
is compound. The declines were due
to the fact that prices have been
held too high and the trade did not
respond. Stocks are now ample and
no further change of any moment is
looked for in the near future. Dried
beef, canned meats and barreled pork
are all unchanged.

Salt Fish—Quotations of mackerel
show no change and are still firm and
high. The situation in new Norway
mackerel shows no change and no
recession in price. The catch in
shore mackerel has been very good
for the last two weeks. The market
is so bare, however, that prices have
advanced rather than declined. Cod,
hake and haddock are in fair demand
at steady to firm prices.

Walter Thomasma has purchased
the interest of the estate of Rein
Thomasma in the meat stock of
Thomasma Bros., at Turner avenue
and Leonard street, and will continue
the business under his own name.

An expressman says that spinsters
are uncalled for packages.
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UPPER PENINSULA.

Recent News From the Cloverland
of Michigan.

Sault Ste. Marie, Nov. 8—A. H.
Eddy, of the Eddy food emporium
and President of the Anchor Mission,
gave a wood bee (not would be) to'
the directors of the latter institution,
which was the first of its kind ever
pulled off at the Soo and there were
some new records made during the
evenincf;. Wm. Sutherland, ticket
agent for the Soo Line Railway, won
first honors by loading more wood
per minute into the wagons than any
of the others, while Rock Frederick,
our police judge, and Jos. MaclLach-
lan, of the McLachlan flour mill, were
tie for second place. Mr. Eddy en-
tered the contest himself in the un-
loading of the wagons, but was de-
feated by John Fullton, who was an
easy winner. Ed. Stevens, manager
of the National Grocer Company, was
awarded third prize with high honors.
Mr. Eddy concluded the bee with
one of his usually good banquets.
File cars of wood for the occasion
were donated by the Richardson &
Avery Co., of Raco.

Bennett Griffin, one of Chicago's
Erominent business men, has returned
ome after a ten day outing at Duck
Island, where he was the guest of
Hon. Chase S. Osborn. While Mr.
Griffin has traveled and hunted in
many countries, he was very enthus-
iastic® over the charms of the St
Mary’s River region and the forests
of Cloverland and states he is much
surprised at the progressiveness
throughout the country and the beau-
tiful scenery along the banks.

I W. Malmborg, the Bingham
avenue baker, is increasing his busi-
ness and has sent to New York City
f«'r a new baker, securing the service
of Fritz Kohler, so that Malmbor?'s
health bread will be more popular
than ever now.

C. \\. Bretz, proprietor of the
Booster store, at Engadine, has se-
cured the service of Mr. Howell, of
Gladstone, who will be found on the
,/ob at Mr. Bretz's store to take care
of the increasing trade that this place
has been enjoying for the past year.

J- L. Hruska, the well-known
butcher ot Manistique, is just com-
pleting plans for an up-to-date meat
market on the West side, on the va-
cant lot adjoining A. Carlton’s gro-
cery store. It is expected that vvork
will be commenced at once so as to
have it ready for occupancy by Dec.
F  The building will be a one-story
irame structure with a twenty-two-

toot frontage and will extend back
sixty-two feet. Mr. Hruska will con-
duct a wholesale and retail market

and be equipped to supply the camps
throughout the country. He has a
large stock farm and has on hand at
present 115 head of cattle and a very
large number of hogs, a large por-
tion of which will be slaughtered and
disposed off at once. Mr. Hruska
nas been in the meat business for a

e ){Fars_ at Thompson, .in
addition to ‘'his interests at Manis-
tique, and as he is a hustler, his many
friends predict for him a very suc-
cessful future.

Col Mott, manager of the U. P.
Uevelopement Bureau, figured in
quite a smash up with his six-cylin-
der automobile, but fortunately es-
caped personal injury when he crash-
ed into a telephone pole in order to
avoid hitting a farmer’s rig. The
farmer suddenly crossed into one of
the side streets at a pretty fast pace
and the Colonel happened to be about
at the same place crossing the other
street. Seeing that he could not stop
m time without hitting the farmer’s
ng. he turned his auto quickly and
struck the telephone pole, badly dam-
aging the radiator and steering gear
ﬁ“t a]¥oided receiving any injuries
imself.

~The copper countrv sustained a
disastrous fire at Laurium last week,
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suffering about $34,000 loss, when
three buildings occupied by retail
stores were burned. The Boston

store, carrying dry goods and men’s
furnishings, the meat market of F.
H. Lantz & Co. and the music house
of J. E. Foisey all sustained heavy
losses to stocks. About two-thirds
of the damage is covered by insur-
ance. The fire is supposed to have
originated in_the heating plant of
one of the buildings.

The village of Naubinway had a
farewell supper and dance which was
given by the mill boys commemorat-
ing the closing of the Street-Chatfield
mill, which as suspended further
operations for an indefinite period.
It was a sort of a sad affair as well,
as they are truly sorry to see the
closing down of the mill which had
heretofore been the means of making
Naubinway one of the live towns.
Most of the mill hands are moving
away.

T. A. Forgrave, proprietor of the
Soo Flour & Feed Co., has been doing
a thriving business since taking over
the business a few years ago and has

recently secured the services of
Charles P. Calder, from Vancouver,
B. C., who is an expert miller. Mr.

Calder was a former Soo boy and
learned the business with the Colum-
bia Hour Mills Co., of Vancouver,

C. Mr. Forgrave is one of the
Soo boosters and only success can
crown his efforts.

The Hossack camps, which have
been under construction near Cedar-
ville, are about completed. A large
force of men has been employed on
the building of the camps and a
larger force will be cutting timber as
soon as the sawmill shuts down. It
is expected that Cedarville will en-
joy a prosperous winter in conse-
quence.

Mr. and Mrs. W. P. Hill, pro-
prietors of the Island House, at Mac-
kinac Island, have gone to Winter
Park, Florida, where Mr. Hill will
assist Mr. Foley in getting two ho-
tels, in rgadiness for the coming sea-
son’s business, one being known as
the Inn and the other the New Sem-
inole. The Inn has just added a num-
ber of new rooms and Mr. Hill an-
ticipates a brisk business, commenc-
ing about Dec.

William G. Tapert.
Organization to Meet Mail Order
Competition.

Grayling, Nov. 8—Please accept my
thanks for publishing the article |1
sent ycra. | believe the mail order
problem can be solved if we can get
the business men together once and
organize. Would, therefore, like to
have you support the plan® It is.
without doubt, a worthy cause to
work for. Please look over the en-
closed indorsement blank and if you
think it is a good thing your assist-
ance will certainly be appreciated.
Several traveling men are now talking
the plan to the dealers through Mich-
igan and Indiana.

J. W. Sorenson.

The blank referred to by Mr So--
enson is as follows:

More About Mail Order Competition.
lo organize is the whole thing in

a nut shell. In it lies the secret to
success. As an organized body we
are in a position to accomplish some-
thing, standing alone we are helpless
and easily crushed. Manufacturers
and dealers must join hands to han-
dle the mail order question success-
tully and it is necessary for every
wide awake business man to come in
now and help out. This is not a mat-
or,,a private concern to take up.
Only throu%h an organization where
the dealer has a voice in the man-
confidencec%q‘ the r%)t(zﬁ glt's tﬁ1 gﬁeFQﬁ
if you have not read the little write-

P
e B dater car'ERASIONARIOHEY
Competition, send for a copy to the
undersigned. A 2-cent stamp will

TRA

bring it to you. Tear off at the dot-

ted Ime and mail yo_¥r endorsement
ot the plan to me, if you desire it
taken up, otherwise the” plan will be

dropped. ,1 am a dealer and cannot
give the matter much attention, but

(lie eifort"to°solve>the’ problem3" In
my estimation the plan as outlined
can be worked out in practice to the
benefit of not only the manufacturer

ARSI TA eV 0P SETRUD

you at once. Delay is dangerous.
Make any suggestions you ” wish.
Same will lie filed and considered

j" W SorensL!1Grayling,"Mich.

Indorsement of Plan to Organize.
I believe in going after the mail
order competition on the plan out-

i r S r M ?

Order Competition,” dated Sept. 13,
1915, and will support same if we can
orgamze on a good sound foundation.

Address "Ml

Write here if Manufacturer, Whole-
saler. Retailer,
Traveling Salesman, Clerk
Line of business you are in
Will
when ¢
We Michigan fellows will' meet'in
Detroit. The men of other states will
please mention the city most con-

venient for them.

thism

f(> § f
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Anti-Narcotic Law Made More Strict
Writing renewals of narcotic ore-
re

scriPtions merely by indicating there-
on the druggist’s serial number will
no longer be permitted, according to

>dvi" s re" i"«d from 'the
treasury Department by Emanuel J.
Doyle, Collector of Internal Revenue,

In the past, physicians have been

gl‘owe inasmuch at [
owed< inasmuch as no ruling had

been made by the Department on the
subject, to renew prescriptions for
drugs coming under the scope of the

garrison anti-narcotic law, by adding

tbe drugSlst s serial number given to

him at the time of his registration,
Hereafter the name and address of

, , JFe— - Pyl
ot all the infredients and the full
name, address and United States reg-
istry number of the physician must
appear on all prescriptions for nar-
cotlc druSs*prescriptions or remedies
coming within the jurisdiction of the

Harrison drug law.
— +

; He Fixed It

| , diamond m this engagement
nng ,s aw”™uy small,

He—I told the jeweler it was for the
smallest hand in Boston.

™™ o
W G5 DRI

Th? paper Film lining
ofthe Saxolin paper-lined
Cotton Sack—Closes the
porous mesh ofthe cotton
and prevents the Flour
from sifting Outand like-
wise the Dirt, Dust and
Impurities fromgetting In

[UH liai:*» 0 ~ 1

SANITARY Bam
fSECT 5.i90s.iinu i

THE C-A-BAG CO

CLEVELAND

AssBrance of
ure,
Clean Flour*

Ask Tour Miller

The PAPERI/N/IVG < o ji

THE CLEVELAND-AKRON

BAG COMPANY, CLEVELAND
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Programme of Specialty Men at
Detroit.

The programme for the seventh
annual convention of the American
Specialty Manufacturers’ Association,
to be held at the Hotel Statler, De-
troit, November 18 and 19, will be
issued to members this week by Sec-
retary H. F. Thunhorst. Advance
indications are a full and active con-

vention. The programme is as fol-
lows:
Thursday Forenoon.
Convention called to order by
Walter B. Cherry, President.
Invocation—Rev. W. H. Wray
Boyle.
Address of welcome—Hon. Oscar

B. Marx, Mayor of Detroit.

Response on behalf of the associa-
tion—Fred Mason, First Vice Presi-
dent.

Roll call.

Reading of minutes.

Report of board of directors.

Report of President.

Report of Treasurer.

Report of Secretary.

Reports of committees:

Publicity—A. M. Alexander, Chair-
man.

Legislative—A. C. Monagle, Chair-
man.

Auxiliary—Geo. Nowland, Chair-
man.

Trade Sections—S. W. Eckman,
Chairman.

Special committees.

Appointment of committee on reso-
lutions and nominations.

Special committees.

Official photograph (east entrance
of Hotel Statler).

Thursday Afternoon.

1 p m.—Meeting of *“auxiliary”
members in attendance at conven-
tion.

2 p. m.—General convention called
to order with Michigan Wholesale
Grocers as invited guests.

Address—Hon. E. N. Hurley, mem-
ber of the De Federal Trade Com-
mission.

Address—William Judson, Ex-Pres-
ident National Wholesale Grocers’
Association.

Address—Mrs. Julian Heath, Pres-
ident National Housewives’ League.

Report of counsel—Charles Wesley
Dunn.

Reception—6 to 7 p. m.

Banquet—7 p. m.
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Friday Morning.
'8:30 a. m—Visit to ford auto
plant (Automobiles from west end
Statler Hotel).

10 a. m.—Executive session.

Convention called to order.

Reports of chairman of trade sec-
tions.

Reports of representatives of aux-
iliaries.

Question box.

Discussion of ways and means to
improve conditions relating to spec-
ialty orders.

Friday Afternoon.

Address—Frank B. Connolly, Pres-
ident Nat:onal Retail Grocers’ Asso-
ciation.

Reports of—

Resolution committee.

« Special committee.

Nominating committee.

Election of officers.

Induction of new officers.

Unfinished business.

New business.

Convention adjournment.

Friday Evening.

Theater party at Temple Theater
as guests of Michigan Wholesale
Grocers’ Association.

Meetings of Trade Sections.

Special meetings of trade sections,
named below, will be held in connec-
tion with the. regular annual meeting
of the Association at times and places
to be announced by the President:

Lye—S. W. Eckman, Chairman.

Mince Meat—Craig Atmore, Chair-
man.

Soap—George Nowland, Chairman.

Cereal—J. E. Linihan, Chairman.

Spice—W. M. McCormick, Chair-
man.

Tobacco—J. A. Bloch, Chairman.

Macaroni—C. F. Mueller, Jr., Chair-
man.

Sagacious Suggestions From Saginaw
Salesmen.

Saginaw, Nov. 8—Saginaw is to be
State suffragette headquarters this
week. They are holding their State
convention here. We predict the ho-
tels will be patronized by many of
our local men. Can’t blame them.
Who wants to go home after a hard
day’s work and find wifie dear gone
to help figure out votes for women,
leaving you to flounder on cold beans
and Saginaw filtered water.

Whaley & Sutton have started in
the grocery business at 2022 South
Michigan avenue. Mr. Sutton has
had nine years’ experience in the gro-
cery business.

John R. Smith, member of the firm
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of Smith Bros., grocers in this city,
was chosen delegate by the Presby-
terian church to attend the State in-
terdenominational convention at Bat-
tle Creek, which is in session this
week.

R. Anderson, at one time a grocer
on Genesee street, has opened a bak-
ery and grocery store at the corner of
Gratiot and Williams strtets.

Nov. 18 and 19, are the dates set
for the American Specialty Manufac-
turer's convention in Detroit. They
have invited all State jobbers to be
their guests. A big banquet will be
given in their honor on the evening
of Nov. 18. It is understood that the
Saginaw Valley jobbers will be there
in full force in answer to the call.

John Green recently bought the
John Geiger grocerY on Howard
street. Mr. Green, although young,

is a hustler and has a host of friends
who are ready to give him a boost.

R. Christensen, the hustling and
ever-popular West Side merchant,
has been elected one of the directors
of the new Chamber of Commerce.
We are sure if he turns loose and
becomes as active in his new office
as he is in conducting his own busi-
ness affairs, the Chamber of Com-
merce will be a credit to this town
in a short time.

The local association of retail gro-
cers held a booster meeting last week.
They report a good attendance and
after Jan. 1 expect to hold a number
of social sessions.

The new Hartwick Hotel, at Gray-
ling, will be thrown open to the public
about Jan. 1 It will have forty-five
rooms and will be managed by C.
Gottleber, former manager of = the
Vincent Hotel and the Boody House.

“A friend in need is a friend in-
deed.” We trust the traveling
fraternity took notice in last week’s
issue to what extent Editor Stowe is
willing to go to help better hotel
conditions in this State. You would
quite naturally suppose that Mr. Puf-
fer would keep under cover in a case
of this kind when you consider the
ridicule that has been heaped upon
the Dresden Hotel the past few years
The readers of the Tradesman can
probably call to mind some of the com-
pliments (?) paid this house by James
M. Goldstein not long ago and you
will remember that none of his ar-
ticles were ever taken up by this
house.

S. A. Holcomb, of Deckerville, has
purchased the hardware and imple-
ment stock of C. H. Clement, of the
same city.

M. S. Brown, Past Grand Counse-
lor of the Michigan U. C. T., is now
roaming the wilds of Houghton
county for deer. Our prayers are
with Mr. Brown that he may return
with plenty of venison for that prom-
ised feed to be given the Saturday
following Thanksgiving.

The Saginaw Daily News of Nov.
3 states that the Board of Trade will
start their weekly dinners again early
in December. We agree that these

dinners must be very palatable arid
it means the bringing together of a
group of men who can do things if
they will, but the past history of this
body of men, to the general public,
does not read well. The citizens at
large feel that there are men belong-
ing to this organization who actually
fight anything that would bring in-
dustrial concerns to this town. When
we look around us and see the num-
ber of towns in this State which have
in the past two years secured large
manufacturing establishments, it nat-
urally causes the local merchants un-
rest. We will agree that the bring-
ing of a large manufacturing com-
pany to this town would naturally
mean that the local manufacturers
would have to pay higher wages to
hold their employes; but we only
have to point to these same condi-
tions in other towns in this State and
then see what a wonderful thing it
means to the entire city. However,
let us not cry over spilled milk, but
live in hopes that things will be bet-
ter within the next year.

Many of the local U. C. T. expect
1° So to Bay City next Saturday to
see how Bay Council does things. It
is understood there is a large class to

initiate. L. M. Steward.
Public Utilities.

,é'm. Lj’gﬁ'f‘& Frac. Warrants ?ﬂj A(%fd

Am. Light & Trac. Co.,Com. 342 340

Am. Light & Trac. Co..Pfd. 107% 110

Am. Public Utilities, Com. 30% B

A Public Utilities, Pfd. 64 [55)

m.
«Comw'th Pr. Ry. & Lgt., Com. 55 57
«Comw’th Pr. Ré/. & Lgt., Pfd. 80% 83
Pacific Gas & Elec., Com. 58 5

Com. 9 11

Tennessee Ry, Lt. & Pr.,

Tennessee Ry., Lt. Pr.,Pfd. 30 35
United Light & Rys., Com. 39% 43
United Li%tln & Rys., 1st Pfd. 69
Comw’th ©%_ 5 year bond 99% 101
Michigan_Railway Notes 99% 101
Citizens Telephone 69 73
Michigan Sugar 99 102
Holland St. Louis Sugar 6%

Holland St. Louis Sugar, Pfd. 8
United Light 1st and Ref. 5%

bonds 82 85
Industrial and Bank Stocks.
Dennis Canadian Co. 70 80

Furniture City Brewing Co. 40 50

Globe Knitting Works, Com. 130 140
Globe Knitting Works, Pfd. 98 100
G Brewing Co. 90 100
Commercial Savings Bank 220
Fourth National Bank 220
G. R. National City Bank 165 170
G. R. Savings Bank 255
Kent State Bank 250 260
Old National Bank 195 203
Peoples Savings Bank 250

* Ex dividend.
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The Kent Steel & Construction Co.
has been incorporated with an author-
ized capital stock of $5,000, of which
amount $2,500 has been subscribed
and $2,000 paid in in cash. The stock-

holders are as follows: Frank F.
Bowles, 126 shares; Raymond F.
Smith, 63 shares; Richard M. Judd,
63 shares.

In a manner of speaking, the den-
tist is a dealer in extracts.

GOOD GOODS

W/lordenCiRocer Company

THE PROMPT

Grand Rapids—Kalamazoo

SHIPPERS
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Entered at the Grand Ra

KINGLY SNEAKS.

Ring Constantine, of Greece, en-
tered into a treaty offensive and de-
fensive, with Servia. Under that
treaty it was the duty of Greece to
go to the rescue of Serbia and op-
pose the Kaiser in his murderous de-
signs to destroy that country, as he
has already ravaged Belgium.

Did Constantine keep his word and
insist on Greece keeping her plighted
faith? Not for a minute. Because
he was educated in Berlin, under the
auspices of Prussian militarism, and
married a German wife—the sister of
the Kaiser, who threatened to desert
him if he did as he agreed—he has
violated his word and thus far pre-
vented the Greeks from doing their
duty.

Constantine’s name will be a hiss-
ing and a by word as long as time
lasts—as a thing too contemptible to
be mentioned in the presence of de-
cent men. His only rival will be the
Kaiser, whose word has been proven
by his own actions to be no better
than that of a gutter snipe and whose
methods of warfare show that he be-
longs to the age of savagry and not
to the twentieth century.

One of the most serious problems
which will confront the civilized
world after peace is finally establish-
ed is how to deal with Germany. No
honorable nation can enter into any
agreement with her. because she has
demonstrated, time and again, that
her plighted word is not worth the
paper on which it is written. Bis-
marck was the most shifty trickster
the world had ever possessed up to
his day, but the Kaiser has proven a
close student and second, although
his infamous unreliability is not
coupled with great genius, as was the
case with Bismarck.

OCTOBER'S EXPORT TRADE.
The Government’s statement of
last week’s foreign trade at the coun-
try's twelve principal ports, given out
at Washington last Tuesday, com-
pleted the preliminary showing for

October. Possibly because less ship-
ping facilities were available, last
week’s merchandise exports were

shown to have been $21,100.000 less
than in the week preceding, but with
that exception, they broke all pre-
vious weekly records. The $42,300.000
excess of exports over imports of
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last week were only three times ex-
ceeded; by the $70,000,000 outward
balance of the third week of October,
the $43,900,000 of the second week of
October, and the $47,200,000 of the
second week of March.

Taking all the weekly October
statements together, these prelim-
inary figures would indicate an ex-
port surplus for the month of $210,-
000,000. This figure of itself would
surpass all monthly precedent, and
show the outward movement of war
munitions from the United States to
be exerting larger influence than at
any time before. But the actual fig-
ures will be much larger, because
these weekly statements cover only
part of the country’s ports. In Sep-
tember, for example, while the *ex-
port excess” indicated by the prelim-
inary weekly figures was $106,000,000,
the excess as given in the later com-
plete returns for the month was
$146,300,000.

If the preliminary October figures
are to be subject to the same ratio
of increase in the final statement, last
month’s export surplus would be
$294,000,000. The high* record for
any month in our past history was
the $173,600,000 of last February.

FILLING THE EMPTY PLACES.

It has taken 80.000.000 bushels o?
the 1915 wheat crop to fill the holes
made throughout the country by the
exhaustion of last year’s supplies,
and to satisfy the milling demand. To
those who are bearish it appears that
the interior points -will be filled up
within a short time, after which there
will be a more rapid accumulation at
visible supply points. In all seasons
of big crops stocks begin to pile up
about this time, and there is no good
reason to expect that this year will
be different. An immense export de-
mand might prevent this.

Ever since Mr. Bryan left the Cab-
inet last June, it has been believed
that it was only a question of time
when he would openly break with the
President. He has now done so; and
the issue which he has chosen does
more credit to his consistency than
to his political sagacity. For no one
can be better aware than Mr. Bryan
that, on the general question, he can
get but a corporal’s guard in Con-
gress to go with him and against the
President. The ground has been
mined beneath him in advance. We
have seen good Bryan men like Sen-
ator Kern, of Indiana, going to the
White House and coming away con-
verted to Mr. Wilson’s plans. There
has been shrewd politics in the af-
fair from the beginning; and the ex-
Secretary ought to understand by
this time that the ex-professor is a
very skilful politician. Whether the
President takes any public notice of
Mr. Bryan’s attack or not, it is cer-
tain that he has foreseen it and has
not omitted “preparedness” against
it. If it comes to a definite fight be-
tween the two, there can hardly be
doubt which one will win. Indeed,
there are some who see in the Presi-
dent’s speech a deliberate attempt to
force Bryan into the open and to
complete his political discomfiture.
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CAR SHORTAGE.

The much-talked-of “car shortage
exists chiefly in the Northwest. Con-
sidering what the pressure for grain
transportation in that section has
been, the deficiency is much less than
might have been expected. It must
be remembered, when “car shortage”
is talked of, that the railroads have
more cars and motive power than
ever before, that terminal facilities
are in better shape and that efficiency
in car handling has so far increased
these past few years that it would
require an immense movement of
freight of all kinds to create conges-
tion like that of a few years ago.
This is why Chicago has come to
the conclusion that there has possibly
never been a time when the railroads
of the country, especially those in
the West, Central West, Northwest,
and Southwest, have had a brighter
outlook than at present.

There are railway men who say
without qualification that the situa-
tion is as promising from a legitimate
traffic standpoint as has ever existed.
This is especially so, in view of the
fact that marketings have notoriously
been delayed by unfavorable weather
and by an indisposition of farmers to
sell, owing to the belief that the war
will make much higher prices later;
for that very fact should ensure a
larger percentage of grain to come
forward later than is usual at this
season. In some sections of the win-
ter wheat country, 75 per cent, of the
crop remains in producers’ hands—
which is perhaps the highest figure
ever known. Moving of this reserve
of wheat should cause the business
of the railroads to stretch over a
longer period than they usually count
upon.

FACT VERSUS FANCY.

The time has come when com-
panies engaged in the manufacture
of war materials, for export to Eu-
rope, find themselves in a position to
give an accounting to shareholders
of their profits under new operating
conditions. Last week three of these
companies, Crucible Steel, Allis-Chal-
mers and American Steel Foundries
issued statements of earnings; these
proved so unpalatable that Crucible
Steel shares declined 23 points from
last week, Allis-Chalmers 312, and
Steel Foundries 11

It is because of the degree to which
fancy insteady of fact had been cap-
italized in the war industrials that
last week’s declines occurred. Ven-
ture of American companies into the
munition field has been profitable*
the statements of last week show
that. But it has not been profitable
in so extraordinary a manner as the
stock market had expected. The Al-
lis-Chalmers net profits in the Sep-
tember quarter were a little more
than 10 per cent, of sales billed. That
was a good, but not a phenomenal,
margin; it bore out what was said by
H. H. Westinghouse last month of
the war business received by the com-
pany of which he is President: “It is
expected that the net result will rep-
resent a substantial but not an un-
usual manufacturing profit on the
amount involved.”
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And if profits are not all that were
expected, neither are orders for mu-
nitions so large as Wall Street, in its
recent exuberance, calculated them to
be. At the height of the recent ex-
citement in war stocks, Crucible
Steel’s contracts for munitions were
variously reported from $60,000,000
to $150,000,000. Last week’s official
report gave them as “not in excess
of $17,000,000.”

The question which created the
largest interest in election at Detroit
was as to whether or no the munic-
ipality should buy the State railway
system, own and operate it within
the one-fare zone. The plan had a
good many advocates and as many
opponents in the discussion which
preceded. When the voters went to
the polls, however, they left no room
for argument. They beat the plan by
the largest majority ever recorded in
that city. Evidently they did not de-
sire to make a bigger army of office-
holders for the municipality to sup-
port. The party in power which
could appoint all the conductors, mo-
tormen and other employes on a big
street railroad system like that, could
with difficulty ever be ousted, no
matter what it did. There is a very
clear dividing line between public and
private ownership and street rail-
roads are on the latter side.

“Democratic economy” has struck
Grand Rapids—and hit the jobbing
district hard. The mail deliveries
have been reduced from five a dav
to three, thus crippling the efficiency
of the Grand Rapids jobbing market
very materially. The same sort of
economy has been adopted in the
rural free delivery system, which has
been seriously crippled during the
past six months. Nothing more vital-
ly_ affects the people than the cur-
tailment of their mail service and
among the unpopular things Presi-
dent Wilson will have to face when
he runs for office next year will be
the disgusted and disgruntled farmers
and business men who have been dis-
commoded and compelled to face
numerous losses through the pe-
nurious methods of the Postoffice De-
partment during the present admin-
istration.

Political and social upheavals in
the belligerent nations, after the war,
have been freely predicted. Some-
thing of that sort may easily occur.
One thing seems certain, that the
higher cost of living and the increas-
ed taxes sure to follow for a long
time, will lead to a resolute demand
by the working classes that the in-
creased wages which they have been
getting in war-time be continued, or
even be made larger still. We in
this country shall doubtless face
that, as well as Germany and Eng-
land. Already it is a sense of the
role which the laboring men are going
to play which lends importance to
what their spokesmen are saying

If you borrow trouble you must
expect to pay a high rate of inter-
est

Satans best servants are people
who love money and hate work.
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HE GAVE GOOD ADVICE

A Methodist minister in New York
City recently wrote to Samuel Unter-
myer, a man especially distinguished
in his profession and prominent in
public life, asking his opinion about
the speculative movement on the
Stock Exchange. If the pastor will
preach the doctrine contained in the
answer to his enquiry, he will be
rendering his parish and his flock a
very worthy and exceptionally valu-
able service. MY. Untermyer advises
everybody to keep away from specu-
lation and not come within its dan-
gerous and contagious influence. Of
course it is hopeless for the average
man to try to get a fortune in that
way, although thousands and tens of
thousands have attempted it. The
get-rich-quick ambition seems to be
implanted in a great many human
breasts and the best thing which
those can do who have it is to tear
it out root and branch.

There is something about stock
speculation which fires the imagina-
tion of those who read about it, and
the profits which some make look
like easy money. Too many of the
stocks represent nothing of any sub-
stantial value and simply float around
the market for the purpose of catch-
ing the unwary. Mr. Untermyer fav-
ors Government legislation, and while
possibly that might help, it certainly

can not accomplish all or half the
good that is needed. The craze to
speculate in stocks is something

which can not be controlled by stat-
ute. Man can not be made honest
by legislation. All that can be done
is to punish those who are dishonest.
So no amount of lawmaking will pre-
vent people from taking a flyer, as
the expression has it, buying some-
thing they hope to sell at an advance.
It is off the same piece and of the
same class and character as gambling.
Once that habit takes firm hold of a
man, it is shaken off only with ex-
treme difficulty and possibly not at
all until he is absolutely broken. It
is a good deal so in stock specula-
tion, particularly with those who have
not been trained in Wall Street, and
even they, some of the best of them,
after rolling in riches, become sud-
denly and wretchedly poor. Those
whose thoughts turn even in slightest
degree to stock speculation will be
wise to pray very fervently, “Lead us
not into temptation.”

The failure of the prosecution in
Indiana on its first attempt to secure
a conviction for crooked work and
political corruption is hailed by the
friends of the practical politicians as
a great triumph. In the minds of
none is there even a reasonable doubt
but that there were corrupt politics
and crooked work galore, and that it
escaped punishment is a misfortune.
There is no question but that some-
body was guilty. Under such circum-
stances the right way is to proceed
against those higher up who prompted
and promoted the offense rather than
to take it out on the underlings who
were really their victims. It is an
old adage which urges that the axe
be put at the root of the tr?”~ rather
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than spending time in lopping off the
twigs or little branches. The men
who in the first instance are responsi-
ble and who would profit by the of-
fense are the ones who most deserve
punishment. If justice miscarries now
and then in Indiana, there is reason
to believe that a persistent and in-
dustrious effort to. secure a convic-
tion will ultimately succeed, and if it
does, its influence will be decidedly
salutary.

The other day Senator Borah, of
Idaho, was in Springfield, Mass., to
deliver a speech in favor of woman’s
suffrage. The Springfield Republican
improved the opportunity to interview
him on the presidental situation. It
will be recalled that he himself is a
favorite son and will have the dele-
gates from his State at the National
convention. In view of this fact there
is special significance to be attached
to the statement he is quoted as hav-
ing made as follows: “Justice
Hughes, of the Supreme Court, will
be nominated by the next Republican
convention unless he issues a proh:bi-
tion stronger than anything he has
yet said, and definitely serves notice
on the party that he will refuse the
nomination even if the convention
formally selects him.” This he said
in Massachusetts, which also has a
favorite son. Borah’s argument in
favor of Hughes is based not only
upon his character and ability but
upon his popularity in the West. With
that situation he has admirable op-
portunity to be familiar, and in view
of all the facts it is doubtful if too
much significance can be attached to
his prediction.

Springfield, Mass., merchants have«
been greatly disturbed over a suggested
ordinance barring all electric signs
which protrude more than six inches
from a building front. A battalion of
sign owners appeared at the city hall
a week or more ago to protest against
the ordinance, which would put out of
business practically every electric sign
in the downtown district and send about
$100,000 worth of property to the scrap
heap. It is believed the committee
which framed the ordinance will not
present it to the Council and that the
signs will be allowed to remain.

Several hundred surgeons in attend-
ance at a clinical congress in Boston,
were told recently that rheumatism is
usually the result of ailing teeth, dis-
ordered tonsils, ears or other organs,
and that the way to treat it is to look
after the ailing parts of the body. This
ought to help the dentists, for persons
suffering from rheumatism would be
glad to have their teeth treated if
they could get rid of the aches and
pains and stiffness in their joints. *

patriotic.
duty calls
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They always go where
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Mattress Co.
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Link and Box Springs .
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Order from
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Seattle, Wash.

eVLCEaDy
FLASHLIGHTS

Every man. woman and
child among your clientele
is a prospective buyer of
an EVEREADY Flashlight.
No side line you could
carry has a wider appeal
—for everybody has ex-
perienced the annoyance
of groping in the dark
and Is glad of a means to
avoid if.

When you have EVER-
EADY'S displayed on your

counter or In"your win-
dow you’re bound to make
sales.

We're EVEREADY head-
quarters. Consult us.

C. J. LITSCHER ELECTRIC COMPANY

Wholesale Distributors
41-43 S. Market St. Grand Rapids, Michigan

DETROIT
800 Rooms 800 Baths
Rates from $12?aday
200 room addition building

BUFFALO
450 Rooms 450 Baths
Rates from $152 a day

Safety First
in Buying

SAFETY in Buying
means getting the goods
and the quantities of
goods YOU can sell at a
profit. It means know-
ing what to buy and
getting it at the right
price.

You can be safe in
buying when you buy
from "Our Drummer.”
If you havent the cur-
rent issue handy, write
for it.

Butler Brothers

Exclusive Wholesalers of
General Merchandise

New York Chicago
St. Louis  Minneapolis
Dallas

CLEVELAND
700 Rooms 700 Baths
Rates from $22%a day
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Making Men Over

JAVERY night we receive hundreds of tired men, worn out

by a hard day in a strange city.

And we make them

over, and they go out next day, ready for it.

Pleasant, well-ventilated, quiet rooms; good beds; courte-
ous, gracious service; every convenience and comfort a tired
man wants which a hotel can supply—these are among the
good things you’ll always be sure of at Hotel Statler.

Your satisfaction guaranteed, whether you spend $1.50 or $20 a day.

Every—every—Hotel Statler room has private bath; outside light and
air; circulating ice water; writing desk, with plenty of stationery, etc.;
local and long distance telephones; pin cushion, with needles, thread,
buttons, etc.; candle for low night light, and numerous other unusual

conveniences.

Morning paper delivered free to every guest room.
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Great Increase in Capacity of Auto
Factories.

An indication of the immense, con-
tinuous growth of the automobile in-
dustry is found in a report recently com-
piled by a trade publication showing
that to-day there is being expended for
new buildings and equipment by the
automobile and accessory manufacturers
of America over $25,000,000. There
will be added to factory space in Amer-
ica over 7,000,000 square feet of floor
space.

The pleasure automobile, truck and
accessory factories in all other countries
of the world are being devoted to war
manufacturin. No new models are being
produced and no new designs, and
the companies of Europe will be com-
pelled to start all over again when the
war is over. European factories have
been forced to manufacture material
for the war including motor trucks,
ambulances and death-dealing missiles.
During this inactivity in the regular
lines of manufacture by the foreign
makers it was natural that the manu-
facturers of America would find it
necessary to face the problem of manu-
facturing automobiles, motor trucks and
motor accessories and parts for the en-
tire world.

The demand of Europe for automo-
biles is quite as large to-day as ever,
and Europe is demanding of the Amer-
ican manufacturers that they meet their
requests for delivery of goods. Ameri-
can manufacturers besides supplying
their home market and foreign markets
with pleasure cars and with other goods
are also supplying an immense quantity
of goods for war, and this is tending
to the prosperity of the industry. There
is no sign of abatement in the demand
for material for war. The inability of
the European makers to supply coun-
tries who are not at war with their
goods is adding to the demand upon
the American makers. The problem
that is facing America is being solved
by the immense increases in plants in
every field of work and throughout the
entire country. Detroit is not alone in
its prosperity in this field, but Detroit
benefits more greatly owing to the great
number of its manufacturing plants of
every character.

The figures give the completed floor
space added to plants in the United
States as 3,415970 square feet, with
3,529,887 square feet contracted for. The
completed space is an increase in the
plants of 68.36 per cent., and the con-
tracted space will increase 63.81 per cent,
more.

The new buildings completed have
cost $4,852.804, and the buildings to be
constructed will cost at an estimate
$5,851,497. The new equipment already
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installed cost $5,326,870, and the cost of
equipment to be installed is estimated
at $7,237,603. The total additions and
equipment already completed adds $10,-
179,674 to the plants, and the equipment
to be added with additions $13,089,100.

Automobile Output Will Exceed a
Million.

Just how many cars will be built

by American makers in 1916? The

sides and

question is heard on all
is pertinent. According to reports
carefully complied, supplies have

been ordered for 1,050,000 cars for
1916, and it is generally conceded
by members of the trade that these
figures are about right. But there
is the question of supplies that en-
ters into the discussion, and it is
agreed by men prominent in the
trade that it will be impossible to
make any such number of cars,
owing to this scarcity of material.
The situation is becoming serioils,
and many makers are preparing
themselves for the future by obtain-
ing their supplies well in advance.
Oftentimes these makers are paying
more money for steel and aluminum
than the market price, so that they
may have the material in stock. One
well-known man in the manufacturing
industry said recently that from Jan-
uary 1 next it would be impossible
to place orders for steel.

Providing the promised shortage
of material does occur it is highly
probable that the 1916 output ol
motor cars will hardly exceed the
1915 output. This would place the
figures at 600,000.

Some have estimated that there
exists a sale for fully 2,000,000 cars
for 1916 and these figures are prob-
ably not exaggerated when the for-
eign demand is considered. Every
country of the world is now buying
American - made automobiles, and
European countries now at war and
with every one of their motor car
plants engaged in manufacturing for
the armies, are demanding cars from
the American makers that cannot be
supplied owing to home demands.

Prosperity in America is no idle
dream, and the farmers are the
largest buyers of the day, as a mat-
ter of course. But the buying is not
confined to the farming population,
but on the contrary is being done
in districts supposedly about sold
up on cars., The estimate recently
made that a market in the United
States existed for 8,000,000 more cars
than the 2,000,000 now in use. may
prove true. At any rate, the market
that is in sight will never be satisfied
by the manufacturers in 1916.
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Delivery Car
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It Will Pay You to
Investigate the

Cadillac
Eight

Thousands bought CADILLAC
EIGHTS during the past year.
More thousands will buy the im-
proved 1916 model—now on dis-
play.

Why? Because the CADILLAC
EIGHT is in a class by itself. It’s
the car you know is right.

WE INVITE
INSPECTION

Western Michigan
Cadillac Co., Ltd.

Oscar Eckberg, Mgr.
19-23 LaGrave Ave.

Grand Rapids Michigan

“THE MENOMINEE” MOTOR TRUCKS
Are Built for Your Service
D. F. POYER CO.. Menominee. Mich.. Manufacturers

RTLESS MOTOR SALES CO.

u. - BU ESS
Michigan Distributors, Lansmg(, Mlgmggﬂ

Elﬁoi_ce territory open to reliable dealers

NOKARBO

MOTOR OIL

automobifes”operated

°p A~

It will not char or carbonize.

oil foAhe cheapest cai\°r “** hiih grade car’ and the best
WRITE FOR PRICES AND PARTICULARS

The Great Western Oil Co.
Grand Rapids, Michigan
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Gabby Gleanings From Grand Rapids,

Grand Rapids, Nov. 8—The No-
vember meeting of Grand Rapids
Council was called Saturday evening
at 7 oclock and will continue to be
called at that hour in order to let
the boys out earlier, so they will not
be compelled to make excuses for
getting home late on Saturday even-
ings. On committee reports Past
Counselor John D. Martin and C. C.
Perkins reported on the accommoda-
tions at the hotels for the coming
Grand Council meeting to be held at
Traverse City June 2-3, 1916. Twen-
tK-Iive rooms have been reserved at

e Park Place and a like number at
the Hotel Whiting. Harry W. Har-
wood reported on transportation. The
route will be via the P. M. On Thurs-
day they will put on a special coach
on each north-bound train and on
Friday, if the crowd will warrant it
they will run a special train, to return
Sunday afternoon, thus giving those
that care to spend more time an op-
portunity to visit all the points of
interest in the Queen City of the
North.

A committee, or rather ten cap-
tains, were Appointed to start a cam-
PAJSn for the increase of member-
ship. The captains chose ten men
each to help them in rounding up
new members. The captains appoint-
ea are as follows: A. P. Anderson,
Morns Mann, C. C. Perkins O W
Stark, L. V. Pilkington. J. H Schu®
macker, W. K. Wilson, H. D. Hydorn

H. W. Harwood and Alex Miller.

With a force of 110 men, No. 131
should break any previous record in
the increase of membership.

One candidate was received into the
mysteries of the Council—Carl Ben-
Jamln Orwant, a representative of the

Kellogg Toasted Corn Flake Co., of
Battle™ Creek.

T. J. Rooney has accepted a posi-

tion with the Engle Cash Credit Sys-
tem Co. He begins his work No-

Domino
sugars.

Powdered and Crystal

vember 10 and will have Kent and six
adjacent counties.

Mrs. Harvey Mann has been called
to Blenheim, Ont., on account of the
illness of her brother-in-law.

W. S. Lawton left for Detroit Mon-
day morning to “do” the city. He
expects to spend two weeks working
the city trade.

Mrs. Gene Scott, who underwent a
serious operation at U. B. A. Hos-
pital Oct. 28, is improving very nicely.

We couldn’t help but notice that
there was a “Safety First” guard
awaiting W. S. Lawton and C. C. Per-
kins to escort them home at the close
of the meeting.

Due to the absence of Conductor
E. J. McMillan, Past Senior Coun-
selor Homer Bradfield took up the
duties of his office and handled the
work very creditable.

A representative of the Czar recom-
mended by Kaser. Can you beat it?

E. Wykkel made a business trip
to Toledo last week.

W. H. King evidently stole a march
on us, as we just learned that he was
married Nov. 1to Mrs. Bertha Love-
ly, of Sturgis. They will reside at
1025 Washington avenue, North, Lan-

ng. We sincerely hope all his trou-
bles will be little ones.

C. W. Mills and E. G. Kraai are

slowly, while

reported improving
is far from

Chas. Logie’s condition
satisfactory.

John D. Martin says if there is any
more wall paper shopping to be done,
mother will have to do it. Really,
John did look fatigued.

Three new applications were se-
cured last Saturday evening for mem-
bership in the Bagmen of Bagdad.
watch em grow. The Bagmen an-
nounce everything in readiness for
their jitney party Saturday evening,
November 13. The king’s scouts have
captured a fair princess to preside
over the terpsichorean exercises. At
9 oclock there will be jitney service

OU have had

tioners’ sugar.

A dajnp floor or rainy week meant caking, sometimes a solid sugar mass,
In these, when once opened, the store broom or any pass-

barrel, bag or box.

to alllpomts of interest in the magic
city of Bagdad

An exhlbltlon of walking in a bar-
rel hoop with a grip in either hand
was given by a popular cigar sales-
man and a member of No. 131 at
Thompsonville last Monday noon.
Every one on the near side of the
train and the bystanders enjoyed the
exhibition immensely, as things didn’t
turn out just as the one doing the
turn would have them. There was a
slip somewhere, as one side of the
hoop flew up and got tangled up in
the said party’s feet and then things
began to happen. There was a halt,
a lurch and then the height of the
individual was measured upon the
ground. The covering of his noble
dome went rolling down a little slope
and both grips made an imprint in
the earth equaled only by a falling
comet. After the dust had cleared
away and inventory taken, everything
was O. K., except a broken grip han-
dle and a slight kink in the victim's
neck. We really think the shortness
of his neck saved a breakage and the
Brominence of his frontage saved a
adly scratched “map.” In fact, we
would like to see anyone else try this
stunt and get by without a serious
mishap and drawing insurance from
the U. C. T. It is almost unbelievable
how much commotion an innocent
looking barrel hoop can create. Moral:
Watch™ your step.

uU. C. T. meetings will open at
o’clock sharp hereafter. Please come
early and avoid the rush.

We understand John Hondorf is
endeavoring to master the caprices
of a big bass drum, thereby prevent-
ing his attendance at our last meet-
ing. Would suggest a medium sized
hay rack with built up sides, John.

Henry Diebel, a popular hardware
merchant of Bronson, is recovering
nicely from an operation for appen-
dicitis. Mr. Diebel was attended by
two Detroit doctors. He conducts
one of the most up-to-date hardware

stores in that section of the State and
is a very capable business man, well
liked and respected in his.community.
\\ e are glad to learn he is improving
so nicely, as Bronson could ill afford
to lose a man of his caliber.

Phis happened right in Michigan;
in fact, right at our very door. Harry
Harwood and A. R. Savory started
for Greenville and in some way got
mixed in their compass readings and
got into a place that wasn’t exactly
suited for pleasurable motoring. Sav-
ory got ;so bewildered he claimed
Harwood’s sense of direction was un-
reliable, consequently the result was
they were seeing their own tail light
for some time. Harwood claimed
they were entirely out of Michigan
until they spotted a green chicken
house. This welcome sight brought
them back to their sense of direction
and, after carrying their ford across
a small stream, they proceeded on
their way rejoicing and compliment-
ing each other on his ability to get
out of difficult situations. Dry ter-
ritory, good roads and a ford and
then get into such a mixup that noth-
ing short of a green hen-house would
straighten out the tangle will cause
us lots of trouble to reason out, as
both are very reliable men. Perhaps
a compass faced speedometer and
road map should be added to their
equipment.

7 TNovember 20 is the date of the next
U. C. T. dance and every U. C. T.
member should do his utmost to get
out as many of his friends as possible.
We have as good a floor and as large
a hall as any in the city and if you
attend one you sure will not miss
the remainder. Stir up some crowd
for the next dance and come yourself
and enjoy one of the best hop fests
you ever attended.

L. V. Pilkington.

“Live and let live” is a good motto

for all men—with the exception of

butchers and undertakers.

your trouble and loss involved in
storing and handling bulk, powdered and confec-

in

mg breezie deposited dust and dirt only too visible against the fine white grain

or the sugars.

You can change all this in a day.

Put on your store shelves, and your
customers’ pantry shelves, the mois-
ture proof, dirt proof, wax paper lined cartons of Crystal

Domino Confectioners

Each carton holds one pound; packed 24 in a fibre con-

tainer.

Guaranteed pure cane

and full weight, like all

Crystal Domino Sugar Products.

American

Sugar

of the

Refining Company
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and Girls Clubs Promote
Thrift.

Industry and thrift should be the
watchwords of our century. A thrift-
less people are a National liability.
Think, “nearly 40 per cent, of all the
products of the soil in these United
States last year wasted, not used for
human betterment in any form, and
yet last night 50 per cent, of the peo-
ple who trod this globe went to bed
hungry. It is no wonder that we
are known as a nation of spenders
and a nation of wasters. The oppor-
tunity of every city lies in the coun-
try. The conservation of the National
forests, the conservation of our water
power, even the conservation of our
enormous by-products, do not com-
pare in importance with the conser-
vation to every city of its rural life
and peoples. We cannot raise any
community faster than we build in-
dividual ideals in the separate homes
of that community. A contented,
productive rural life is a continuous
asset. We hear a great deal about
the back to the farm movement:"
there is no such thing. That is a
municipal theory. The most impor-
tant movement is the stay on the farm
or stay at home movement which is
ours by the improvement of home
life and living conditions.

\\ e can do very little with the older
folks whose lives are bundles of habits
and bundles of prejudices to help in
this great movement: but our hope
is in our receptive boys and girls,
whose pores are open, looking for
the best wherever they can find it
Start them right: catch them voting:
and with twice as many productive
years ahead our work is more worth
while.  Attention to our boys and
girls is really "putting the grease
where the squeak is. economically.

Agricultural education and educa-
tion in home economics is the only
education to-daj" that boys and girls
can get away from home, that will
fit them to live at home. Too manv
of our boys and girls are being edu-
cated away from the farm and away
from the home. Agriculture ought to
be taught more generally. There are
as many city boys and girls destined
for country life as there are countrv
boys destined for city life: if we are
to prepare them for the lives which
they are to live, our duties are ap-
parent.

Too many of the older farmers
after the farms have been deserted
by the boys and girls, have sold out
eterything and moved into town in
search of a place generally where
they can “die cheap.” Let us make
partners of our boys and girls in the,
home-making and farming business

Boys’
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and watch the great difference result-
ing. Let us teach them to be pro-
ducers, earners, owners and savers
as well as how to spend wisely. Let
us dignify home pursuits. The}- have
been digging Latin and Greek roots
long enough in their search for cul-
ture. A great many others have more
recently found out that culture can
be had from digging agricultural
roots. There is as much culture in agri-
culture as in a study of any of the
ultra-cultural subjects, if we only dig
it out. Nearly all of the word agri-
culture is culture.

Let us dignify labor by teaching
them that they are not going to
school to get an education to get out
of work, but that all education ought
to help them to work intelligently.
Think of the people in our land at the
present time educated thus, who are
counting ties from the Atlantic to the
Pacific, crying out against our Gov-
ernment and every constructive agen-
cy. with such an erroneous idea of
life, who are now hunting jobs—no,
not jobs, for most of them are look-
ing for situations, with the accent on
the "sit” ever}- time.

One of our great National needs
is the savings habit, but we must have
an earning habit first. Little use is
it to try to teach boys and girls to
sate who have never been taught to
earn a dollar. It is a waste of time
to teach a tadpole to jump, it has
neithtr the inclination nor the imple-
ments of action. “No one knows the
talue of a dollar until he has first
earned a dollar. ” | find fathers and
mothers all over the country who are
farming and saving and laying up in-
heritances in cash for their children,
and expect them to know how to
spend it or save it wisely. And after
the wornout farm has ceased to pav,
they expect the inexperienced boy to
take it and make it “go.” Better had
he been left an opportunity to earn a
living, not from the money left him
or from the worn-out soil where fath-
er could not make it go any longer,
but from a still productive, built-up.
fertile farm, really a fertile oppor-
tunity. The greatest inheritance in
this world is an opportunity without
a guardian.

Every country boy and girl needs
and wants information, inspiration and
encouragement, which is usually lack-
ing. By organizing our boys and girls
into clubs for some of these worthy
home enterprises, such as the corn
clubs, pig clubs, garden and canning
clubs, the mother-daughter and fath-
er son club, milk testing, stock judg-
ing" etc., we are thus stimulating a
lasting interest in the home that will
be beneficial. The best information
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November 10, 1915

available anywhere is sent to them
from the agricultural colleges and the
United States Department of Agricul-
ture and thus they grow up with bet-
ter farm practices instilled and bet-
ter satisfied since they make money
at home rather than to grow up with
the idea that you must leave home
in order to make money. This has
long been the disquieting subcon-
sciousness that has separated boys
from their homes and parents.

The attitude of the younger or grow-
ing generation is infinitely of greater
importance to the agricultural world
than any attempt to reform or trans-
form the fixed or older generation.
Agriculture and home economics should
be the first interests to a rural com-
munity. Conservation to rural life of
the best youths through attention to the
club members is significant, as two-
thirds of our boys and girls never reach
the eighth grade in their attainments.
Why? There is always a reason. Most
of them are not getting the kind of edu-
cation that is fitting them to live the
life that they are living now or expect
to live in the future. Nearly the same
number and nearly the same pupils are
longing for some sort of physical ex-
pression of themselves; not oral or
grammatical requirements of the school-
room, for the examination that the
world demands in life, for success, is so
entirely different from the demands in
the examination of the schoolroom.

Care is the greatest civilizing agency
of the race. Show me boys and girls
or people who care for nothing and |
will show you people whom the courts
will have to be caring for in a com-
paratively short period of time. Care
tames down the coarser elements of our
nature. Provide, then, something for
our boys and girls to care for, a con-
structive prevention rather than nega-
tive remedies.

While yet in their youth they are
taught that great civic lesson of co-op-
eration, and that also under the motto
of the four square club education, viz:
education of the head, the heart, the
hand and the health. The average farm-
er is an individualist. The only time
he will co-operate is when he can’t
make it go alone. Then he is willing
to co-operate if you will let him be the
co part of the co-operation.

In our agricultural activities let us
be conscious of our natural adjustment.
Every child passes through the same
periods in his development that the race
has passed through. Some of the ear-
lier stages in the development of the
race were the hunting and the fishing
stage; then the pastoral stage, where
they drove their flocks from place to
place and cared for animals. Later
came the great agricultural age when
they planted the seeds and had to wait
around these favored spots for their
harvest. This was the beginning of the
greatest institution that is known in this
world, the beginning of home life. We
are now in what we might term the
great commercial or financial age. Every
child has a period in his development
during which he wishes to care for
animals; he likewise meets that re-
sponse to his own nature when he wish-
es to care for plants; and these in-
stincts, like the instincts for music when
it arises, if it is not cultivated or exer-
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cised, perishes. Hence, the place in this
agricultural encouragement in the lives
of more of our boys and girls at an
earlier period. In many of the elders
it becomes a sustenance proposition
rather than a natural evolution. Lend
all your encouragement to the suscepti-
ble boys and girls and the line of effic-
iency will certainly rise on your horizon.

It is the same in the West, as it is
in the East: “Everything we have but
fish, and our hope of the future, comes
out of the soil.” “Everybody outside of
the graveyard is interested in agricul-
ture.™  We have nearly a half million
boys and girls at the present time in the
different states in the Union who re-
ceive instruction and encouragement reg-
ularly in their home interest enterprises
from their state colleges and the United
States Department of Agriculture and
are demonstrating to the whole world
better methods of farming and larger
net profits from the farm enterprises.

In these Western states the pig clubs
are attracting much attention. We have
in operation a co-operative plan foster-
ed by the State college, department of
education, bankers and stock yard or-
ganizations, whereby any worthy boy or
girl may be supplied with an oppor-
tunity of making some money at home
in the form of a pure bred sow, bred to
a pure bred sire, and immunized against
hog cholera before she is sent out. The
members give their notes at 6 per cent,
to pay for the sow when the little pigs
have grown up to big hogs in the fall.
I think this a wonderful plan and a
wonderful opportunity and it makes
me wish that | again might be a farm
boy with such an opportunity; as a re-
sult, community types of breeds have
resulted; community marketing and
community co-operation in the purchase
of a sire for the whole community.

Ethel May Harney, the little girl at
Washougal, Washington, who purchased
her sow, kept her records, did her own
work, produced pork at a cost of 3J*
cents per pound, when it was costing
many of the elders 6 to 7 cents per
pound, made between $78 and $79 from
her pure bred sow, and won the Shet-
land pony which she rides two and
one-half miles to school and back every
day, because she was the best pig raiser
in the State. This is real achievement,
and “achievemnt is the only patent of
nobility in modern times,” says the
President. The canning clubs are teach-
ing the use of by-products of the field,
garden and orchard, as well as the im-
portance of the neglected balanced ra-
tion for the human animal. Thousands
of such achievements might be enumer-
ated. It doesn’t make for citizenship
for a boy to be given a pig, who cares
for it, matures it, fattens it, and then
when it comes to sell it—for it to be
father’s hog. It is hard to keep a boy
in the game with a policy of this kind.
How long will it take you to diversify
the interests in your community if every
boy and girl has a pig, some chickens
and a calf?

Let’s have a banker for every club boy
in the United States and ten club
boys at least, for every banker
in the United States with at least ten
girls for every banker’s wife to know
and encourage. What will this do for
the boys and girls and what will this do
for the bankers? When you meet a

Manufacturers
and Merchants

Find Frequent Opportunities to Save
Money by Having on Hand
Available Gash

Idle cash is loss.
Cash invested is not always available.

Certificates of Deposit draw interest, and
the money they represent will be paid on de-
mand at this bank, or at almost any other bank
in the country.

The Old National Bank

Minneapolis, St Paul & Sault Ste. Marie
Railway Company

First Consolidated Mortgage
4% Bonds

Dated June 18, 1888 Due July 1, 1938

Interest guaranteed by Canadian Pacific Rail-
way Company.

Legal investment for Savings Banks in Mich-
igan, California. New York, New Jersey, Massa-
chusetts and other New England States.

Issue Listed on
New York and London Exchanges

Price and circular forwarded upon request

B rand RapidsTrust [Jompahy

Ottawa and Fountain Grand Rapids, Mich.
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boy on his own garden plat or in his
own barn yard thereafter you are a
different banker to the whole family and
they are different people to you. You
are all friends. Let’s remember that
the country produces great minds but
does not develop great minds. We need
to suburbanize the rural mind and de-
velop mind by contact with mind.

We hear of a standard school, a stan-
dard church a standard hotel and a
standard bank. What constitutes a stan-
dard community? In what kind of com-
munity would you like to raise your own
family for the maximum of content-
ment and efficiency? Have good homes,
good schools, good churches, good roads
—all tied together with good club work.
Why not standardize your community?

How the banker may help: This
movement first, for the home, requires
leadership in every county, in every
state in the Union. Second, you can
promote it fastest by your insistence on
a county agriculturist or farm adviser
for every county in the United States,
especially yours. Third, you can en-
courage by offering prizes of oppor-
tunities, (not large), to stimulate and
maintain interest. Fourth, you can ex-
tend to worthy boys and girls for pure
seeds and pure-bred livestock. Fifth,
by being a leader yourself, getting ac-
quainted with the future business men
of your community.

Home life is worthy of all the at-
tention we can give it in the rural com-
munity. Home interests, home activ-
ities. should be majored in our atten-
tions. Every boy and girl in the Stale
of Washington next year in all voca-
tional subjects is to be permitted to
receive school credits for related super-
vised activities performed at home. This
is another move to dignify labor both
at school and at home, to aggrandize
the home and raise teaching to the plane
of a practical profession.

Nineteen hundred and sixteen is the
thrift year. Let every banker in this
banker-farmer movement, leap at the
opportunity of assisting in making bet-
ter men and women out of our boys and
girls by encouragement, support and
contact, and enlist actively in this great
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forward movement of teaching the
great lessons of industry and thrift.
T. J. Newbill.

China Now a Monarchy.

The announcement that the voters
of the Republic of China have decided
in favor of returning to a monarchical
form of government is in no degree
a surprise after what has been said
of the republican form of government
there in the past months, nor indeed
is it a matter of great interest to the
mass of Chinese people, who are little
sensible of governmental matters ex-
cept as authority is exercised over
them. The change was dictated by
President Yuan Shih-Kai. He has
been emperor practically and will now
be emperor in name. It is a “limited
monarchy” that has been adopted,
and a constitution will soon be fram-
ed but will not be voted on by the
people. Quite likely this is a wise
move, for a strong central govern-
ment is necessary if it is proposed to
offer resistance to enemies now trying
to secure control of that country.

LOGAN &BRYAN
STOCKS, BONDS AND GRAIN

305 Godfrey Building
Citizens 5235 Bell Main 235
New York Stock Exchange
Boston Stock Exchange
Chicago Stock Exchange
New York Cotton Exchange
New York Coffe* Exchange
New York Produce Exchange
New Orleans Cotton Exchange
Chicago Board of Trade
Minneapolis Chamber of Commerce
Wlnnlp%g_Graln Exchange
Kansas City Board of Trade
Private wires coast to coast

Correspondence solicited

NI NhNMINMsale~Stock”™orSale

Best wholesale locality in Detroit.

Stock con-

sists of knit goods, notions, handkerchiefs, jewelry,

ladies hand bags, men’s belts, suspenders, garters,

etc., inventorying about $15,000.

tunity to engage in business in Detroit.

A rare oppor-

Terms

cash, or will accept good income property. Act

quickly, as this stock will be sold in the next two

weeks.

care Michigan Tradesman.

Good reason for selling.

Address No. 602,

TRADESMAN

Ask us about opening
City Account

jtjuUANp| "APIDS*AVINGS*ANK #

Coupon Certificates of Deposit
pay 3% % interest

Coupons cashed each 6 months

Kent State Bank

Main Office Fountain St.
Facing Monroe

Grand Rapids, Mich.

Capital . $500,000
Surplus and Profits - $500,000
Resources Over

8 Million Dollars

3 % Per Cent.
Paid on Certificates

Largest State and Savings Bank
in Western Michigan

Fourth National Bank

United States Depositary

WM. H. ANDERSON, President
L. Z. CAUKIN, Cashier

Savings Deposits

Commercial Deposits

Per Cent Interest Paid on
Savings Deposits
Compounded Semi-Annually

Per Cent Interest Paid on
Certificates of Deposit
Left One Year

Capital Stock and Surplus
$580,000

JOHN W.BLODGETT, Vice President
J. C. BISHOP, Assistant Cashier

Most business men are called upon, at sometime, to adminis-
ter an estate where the situation demands the selection of
conservative investments with as good yield as goes with

maximum  security.

real estate bonds and certain kinds of public utility

Municipal and first mortgage, serial

onds are

peculiarly fitted for such investments.

Howe Snow Corrigan a Bertles

MICHIGAN TRUST

RAPIDS MICHKAN

INVESTMENT BANKERS

will give you the benefit of their experience and the same
. caunsel that has won for them the confidence of
their large clientel and many banker patrons.

THE PREFERRED LIFE

INSURANCE CO.

Of America offers
OLD LINE INSURANCE AT LOWEST NET COST

What are you worth to your family?

THE PREFERRED LIFE INSURANCE CO. of America,

GRAND

RAPIDS

Let us protect you for that sum.

Grand Rapids, Mich.

SAF E CO

Agent for the Celebrated YORK MANGANESE BANK SAFE

Taking an insurance rate of 50c per $1.000 per year.
Particulars mailed.

TRADESMAN BUILDING

What ia your rate>
Safe experts.
GRAND RAPIDS. MICHIGAN
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DRY GOODS, !

FKNCYGOODS adNGJIONSI

How to Handle a 5-10 Cent Depart-
ment.

Upon receiving your invoice, check
item for item, stock number, quantity
and price, extensions and additions,
While you have this invoice before
you, decide what you are going to do
with the goods when received. That
is, if it is to be used for a special
sale, counter feature or regular dis-
play. Decide in what window you in-
tend displaying the goods and the
date. Attach a note to each invoice
with this data on it to remind you at
the timq of checking goods.

Avoid unpacking goods unless in-
voice has been received. In most
cases you will have invoice before you
do the goods. Where it is absolutely
necessary to have these goods, use a
checking sheet or check against copy
of order. In case goods are shipped
short, over-shipped or substituted,
make note to this effect on order or
checking sheet, so that you can check
against invoice upon receipt of same.

Be positive that the goods belong
to you before unpacking. Use a nail-
puller to open cases. This preserves
the box and makes it possible to sell
the case. Credit such sales to freight,
thus reducing the cost on this ac-
count. This represents clear profit.

Line the goods up on checking table
in an orderly manner, placing all
goods of the same number together
for easy checking. Positively insist
upon all cases being thoroughly
emptied. This includes the excelsior
or paper used in packing. By so
doing you overcome the possibility
of any goods being left in the case
and thrown out, making it impossible
for your stock man to make excuses
for leaving or overlooking anything
in the case.

After checking where goods are
regular staple line have one box or
a dozen of each article placed in the
stock basket and- taken to the de-
partment the first thing in the morn-
ing, with other goods that were or-
dered from the stock room the night
before.  This arrangement allows
plenty of time for putting goods on
display and placing in reserve stock
under the counter without neglecting
any trade. Do not send goods to the
departments when clerks are busy
waiting on customers. Any goods
that are sent to the departments that,
are not needed can be returned to the
stock »room by leaving same in the
stock basket.

As much care should be taken with
goods in the stock room as in the
store. Have everything placed in the
bins, not thrown in. Any goods that
are easily soiled should be wrapped
in paper. Write the name of the

contents of each package on the out-
side of each with a blue pencil, or
place a sample on the top of each
package. All goods, such as hard-
ware, Easter goods, toys and dolls
should be sampled.

Tie a sample on the bottom pack-
age which should be the last pack-
age to be taken from the bin. By
carrying this system out, you can tell
at a glance exactly what goods you
have on hand without losing any un-
necessary time to lift the cover off
each box, which generally results in
the breaking of the cover, making a
generally disorderly condition.

Establish a high standard in the
stock room and keep it in that con-
dition. The same principles that ap-
ply to the stock room also apply to
reserve stock under counters in the
salesroom.  Notions and hardware
samples should be sewed to the box,
using heavy needle and thread. Sew
sample on the bottom box where more
than one box is kept under the coun-
ter. This is positively the greatest
and most important step that can be
taken to reduce or minumize the leak-
age and cost of operating. It pre-
serves the stock, saves time and ef-
fort and facilitate quick and thor-
ough handling of merchandise, reduces
the cost of operation, rendering
prompt and satisfactory service.
Never place one item behind another
unless it is of the same stock num-
ber.

Glassware, crockery and china
should be stacked on binders, boards
or cardboard to preserve goods from
falling out of the bin, or toppling
over, making a disorderly condition.
When checking invoice write the
name and size of each item on a 1R
x3 inch ticket, and tack it on the bin
directly over each lot of goods. See
illustration below:

Quantity Received....... .
Selling Price.....cvicininas

The cost of article could be filled
in with your code price if desired,
making that private information. This
gives a complete history of the item,
making it very easy for any one to fill
orders regardless of experience and
number of the goods carried.

We are manufacturers of TRIM MED AND
UNTRIMMED HATS for Ladies. Misses and
Children, especially adapted to the general
store trade. Trial order solicited.

GORL, KNOTT & CO., Ltd.
Corner Commerce Ave. and Island St.
Grand Rapids, Mich.

TRADESMAN

Michigan Knit Specialties

The Michigan Knit
Line of Hockey Caps
come in awide range
of colors, and color
combinations. Being
medium priced the
demand is easily cre-
ated, and wherever
sold they have given
the best of satisfac-
tion.

We show herewith
a few of our most
popular numbers.

There has probably been no product in many
years that has advertised itself so satisfactorily as
the Michigan Knit Line of Gloves and Mittens. It
demonstrates the fact that real merit is usually
recognized by the customer. They are made with
only one idea in mind—"satisfaction to the wearer.”

Can be supplied in various styles and colors.
Plain and Fancy.

Ilustrated catalogue on application or sample
assortment sent on approval. In writing, please state
whether you are in the market for Sweaters, Sweater
Coats, Hockey Caps, Gloves, Mittens.

Michigan Knitting Company
Lansing, Michigan, U. S. A.

To

Close
Out

Stock of

Toys
this season is our decision, and to do so
we have made a big cut in prices.
Our salesmen are showing photographs
and samples are on display in our
Notions and Fancy Goods Department,
3d floor. See advertisement in Trades-
man of last week for list of articles

we are offering.

Grand Rapids Dry Goods Co.

Exclusively Wholesale Grand Rapids, Michigan
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Michigan Retail Hardware Association.
Cr~kSident-Frank E- Strone. Battle

AVlce-Fresident—Fred F. Ireland. Beld-

CltyCretary—ArthUr X Scott- Marine
Treasurer—William Moore, Detroit.

Properly Appealing to the Holiday
Spirit.
W ritten for the Tradesman.

The fact that Thanksgiving Day is
only two weeks distant is a reminder
to the hardware dealer that it is time
to commence the holiday campaign in
earnest.  Between Thanksgiving and
Christmas there is only a month’ in-
terval.  Thanksgiving Day does not
bulk as large in the hardware business
as Christmas; it does not link up with
so wide a variety of trade as does the
December festival; but it is important,
not merely for the incidental business
which can be stimulated in connection
with the holiday, but as an excellent
occasion to make a first initial appeal
to the holiday spirit.

Thanksgiving Day, in the hardware
dealer s calendar, is the stepping stone
to Christmas.

So, as a “starter” toward the continu-
ous and persistent holiday campaign
which reaches its culmination on Christ-
mas Eve, nothing could serve better than
an attractive Thanksgiving window dis-
play.

The season is one which lends itself
very readily to the window trimmer's
art. Many ingenious effects can be de-
vised with the Thanksgiving festival as
a basis. As a rule, the more obvious
facts of the festival are featured in the
average display; that is, turkey and
pumpkin pie, with a hint of harvest.
But the best displays are those which
carry in their make-up a suggestion of
the deeper significance of the occasion.

Thus a number of years ago an Indiana
hardware store depicted in its main
window the first Puritan Thanksgiving.
The window has a background painted
on canvas, showing a log cabin with
open door against an autumn sky. The
door, cut in the canvas, swung a little
ajar; two wax figures were shown, ap-
propriately attired, representing a Puri-
tan settler and his wife. In the fore-
ground were shown corn shocks and
pumpkins. A turkey was tied to the
block, awaiting execution. Two arrows
were shown sticking in the cabin wall;
the Puritan had his gun in hand; the
meaning was manifest; just starting for
the Thanksgiving service, he was called
on to repel an Indian attack. The floor
in the foreground was all turfed, adding
to the realism of the picture.

Such a display is, of course, an elabor-
ate one, and means considerable work.
Nevertheless, it is bound to attract at-
tention which is the primary purpose
of a window display. It impresses the

early significance of the festival, and
makes the average passerby, not merely
stop and look, but think. That is a
worth while result.

The window trimmer who wants
original effects along this line will, how-
ever, not copy this display in every de-
tail. With this as a suggestion of what
can be accomplished where an elaborate
window is desired, he will set his mind
to work with a double purpose in view:
first, to think up changes and improvisa-
tions which will give the window if
possible a stronger local appeal; and,
second, to adapt the display he would
like to make to the possibilities and
facilities at his immediate disposal.

As a rule, in merchandising, the
window, besides attracting attention,
should directly help to sell goods. One
hardware dealer put the whole proposi-
tion tersely at the time aeroplane win-
dows were in vogue some years ago.

“People will stop to look at them,” he
said, “but do they sell the stuff.. | can
put a bunch of rabbits in my window
and stop every person who comes along,
and collect the biggest crowd you ever
saw on Main street; but what’s the use
unless | sell goods? If the display |
put on doesn’t link up with the goods
| want to sell, it’s a waste of time and
effort.”

In that assertion there is a great meas-
ure of truth. It should be born in mind
by the trimmer who plans an elaborate
display. The purely Thanksgiving win-
dow, featuring no goods at all, is very
effective in attracting attention, and in
appealing to the holiday spirit; but the
merchant who wants results should
carry his customer a bit further by in-
teresting him in holiday goods.

One merchant who has considerable
window display space at his disposal has
very definite ideas along this line. He
has a wide middle window, between two
store entrances, and smaller windows be-
yond the entrances. In the main win-
dow he features his seasonable display;
the smaller windows are utilized to
show goods, and nothing but goods.
Quite often—indeed, wherever possi-
ble actual items of stock are worked
into the main display. Thus, on one
occasion he staged a Thanksgiving
kitchen, showing the preparation of the
Thanksgiving dinner. But the display
while realistic consisted to a very large
extent of items of stock; there was the
range, the cooking utensils, practically
everything, indeed, except the dummy
figure at work, the gas burning in the
range, the papier-mache turkey in the
roasting pan and the piecrust on the
bakeboard.

The most effective windows are
those which have in their make-up a
certain unity of theme. The Thanks-
giving kitchen, just outlined, has this

Foster, Stevens & Co.

Wholesale Hardware

157-159 Monroe Ave.

151 to 161 Louis N. W.

Grand Rapids, Mich.

Public Seating For All Purposes

Manufacturers of
American Steel Sanitary Desks
In use throughout the world

World s Largest Manufacturers of
Theatre Seating

American Seating Company

ASK FOR LITERATURE

General Offices: 14 E. Jackson St., Chicago; Broadway and Ninth St., Grand Rapids, Mich.

The ‘Dick Famous” Line

Hand and Power
Feed
Cutters

40 Years the Standard

You can’t buy anything bet-
ter—and you cant beat our
service, for as Distributors for
the Central Western States we
always carry a full stock of
machines, parts, and accesso-
ries. This means instant action
when you say the word.

No. 4-D Power Cutter

Ask for Our Dealers’ Proposition

Get your share of this busings
eu,«,«, weh.v,th.
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Clemens & Gingrich Co.

Distributors for Central Western States

Grand Rapids,

Michigan

We Stand Back of Every Order We Sell



unity, in that its whole result is to
center the mind of the passer-by on
the subject of a certain line of goods
which the merchant carries in stock:
to-wit, the goods necessary for the
preparation of a Thanksgiving (or
any other) dinner. On the other
hand, the aeroplane windows previ-
ously criticised by a hardware mer-
chant, in a sense did not possess uni-
ty. Odds and ends of stock were put
together into the semblance of an
aeroplane; but in the first place, the
merchant wasn’t selling aeroplanes,
and, in the second, the outstanding
idea of the display had nothing in
common with or helping with the sale
of stock of which it was contrived.
Such displays undoubtedly attracted
attention; but whether they directly
help to sell things is a question.

The ingenious window trimmer, not
content with merely imitating sug-
gested displays in every detail, will
devise original ideas or striking varia-
tions all his own. Thus, the Puritan
Thanksgiving previously outlined can
be readily made over into a pioneer
Thanksgiving, with details applicable
to local conditions and linked up with
local history. Or, a harvest display
can be shown, embodying corn
shocks, pumpkins, and vegetables and
grains of various kinds. The kitchen
scene already outlined helps the goods
to sell. Cutlery and carving sets can
be shown against a Thanksgiving
background. Or, a living room or
dining room scene can be shown, with
suggestions of winter comfort, work-
ing in various items from the hard-
ware stock, such as electric grates
and lamps, brass jardiniers, electric
cooking appliances, and many other
items.

The window trimmer who knows
his hardware stock thoroughly will
find his opportunities steadily broad-
ening the more closely he studies
them.

Where the window space is limit-
ed as, for instance, where there is
a single window—it will as a rule be
hardly advisable to devote the entire
space to a “picture” display to the
complete exclusion of the hardware
stock. But the showing of goods can
be help out and rendered more strik-
ing by the use of a Thanksgiving
background and the working in of
Thanksgiving details. Thus, a broad
frieze can be made from an extra
wide board covered with felt; each up-
per rear corner of the window and
also the back center can be decorated
with small sheaves of grain; and, from
sheaf to sheaf can be suspended gar-
lands contrived of fruits, vegetables
and grain, giving a festooned effect.
Or, sheaves, pumpkins, ears of corn
or other items can be artistically
worked into the foreground. An-
other idea is to mount a sheaf on a
fairly tall pedestal, and tie around it
a bow of ribbon; from this streamers
can run to various points in the floor.

Show cards and price tickets used
can, similarly, be decorated with mini-
ature sheaves.

William Edward Park.

Only a smart man can conceal the
fact that he considers himself im-
portant.

Some Advantages of Metal Roofing.

One of the lines of merchandis_
which should be a very profitable one
for retail hardware dealers, espe-
cially in rural communities is that of
metal roofing, but sad to state, the
fact remains that in many communi-
ties this line has been left to shift
(for itself, with the results that thou-
sands of dollars of sales and profits
have been lost to the hardware deal-
ers, and poorer materials have been
used on buildings, to the expense of
the owners.

There has quite recently, however,
been considerable discussion on this
problem among men who are inter-
ested in this matter, and if the re-
tail hardware dealers in general will
start to work and do their share in
the campaign which must be conduct-
ed, there is no question in my mind
but that metal roofing will take the
place which belongs to it—as the
most economical roofing, as well as
one which is highly ornamental and
an almost positive protection against
fire from the outside.

The retail hardware dealer in small
cities and rural communities can do
a great deal toward bringing house
owners and builders to a better ap-
preciation of the desirability of sheet
metal for roofing purposes. But in
order to do this, he must be posted
as to the chief points of advantage
possessed by this kind of a roofing,
and | shall in the following endeavor
to outline some of these points.

In the first place, a metal roof is
fireproof—both against sparks which
may fall on it from an engine, from
burning stacks, or from other burn-
ing buildings, and if it is properly
“grounded,” lightning may strike it
with no more effect than if it had
struck in the middle of the lake.

A properly laid sheet metal roof
presents a smooth surface, without
cracks or crevices. This permits the
snow and rain to slide off freely and
thus obviates “back water” and leak-
ing. It also makes possible a se-
cure, water-tight joining at the val-
leys and hips. Another advantage of
the sheet metal roof is that it is close
and snugly fitting, so that there is
nothing by which any windstorm
can get a purchase on it and tear it
off.

One of the most important points
of advantage is the durability of a
good sheet metal roof. There are
plenty of examples of metal roofs
which were laid thirty, forty, fifty and
even sixty years ago, and which to
all appearances are still good for
many years of service. This means
that even though the first cost of
the material and the expense of lay-
ing it may be higher than of some
other material, in the long run a well
laid roof of reliable sheet metal will
be far less costly than any other kind
of a roof.

It is also well to keep in mind that
maintenance cost of a metal roof is
much smaller than that of any other
kind, because it will take less paint
to cover it and less time to do the
painting.

So far as appearance is concerned,
sheet metal roofing is made ip so

many different styles that the most
exacting taste can be satisfied. There
are patterns suitable for every con-
ceivable sort of a building, from the
plain lines of standing seam and
simple styles which are specially ser-
viceable for industrial buildings, to
the numerous designs in handsome-
ly embossed shingles and tiles from
which the home owner and builder
can choose to fit in with the partic-
ular style of architecture which he
prefers.

In the foregoing | mentioned the
fact that the sheet metal roof is fire
proof and in this lies one of the most
important points in its favor.

Shortly after the great fire at
Salem, Mass., last year | noted that
the only buildings in the district raz-
ed by the fire which were not de-
molished were those covered with
metal roofing, and this goes to show
that even in great conflagrations me-
tal roofings will protect the build-
ing which they cover, while any other
kind of roofing will fail to furnish
such protection.

In this connection, it is also wor-
thy of note that insurance statistics
prove that a large percentage of fires
originate on the roof, and inasmuch
as fire insurance rates in a given com-
munity are based upon the fire losses
in that community—at least to some
extent it stands to reason that sheet
metal roofs, which furnish real pro-
tection against fires, will therefore
be the means of reducing fire insur-
ance rates.

I have mentioned in the foregoing
just a few of the many selling points
that the retail hardware dealer can
use to prospective customers. The
principal thing for him to remember
is that metal roofs must be brought
to the attention of the house builders
in a much more efficient manner than
has been the case heretofore, and
that much of this work must be done
by the local distributor—the retail
hardware dealer. He will, however,
have the valuable assistance of the
many carefully prepared booklets
which are furnished by manufactur-
ers for his use, to be distributed to
his prospective customer for roofing
material, and if he puts vim and en-
ergy into his work he will be able
to add a good many extra dollars to
his bank account every year, in shape
of increased profits.—Wm. T. Gorm-
ley in American Artisan.

A Donation.

Mrs. Murphy was getting the supper
for the children on Saturday night when
a young woman came to her door.

“I'm a collector for the Drunkard’s
Home, she said. “Could you help us?”

Come around to-mght and I’'ll give
you Murphy, said the housewife as she
went about her work.

We have in our Repository a fine and
large assortment of
Carriages
Road Wagons and
Delivery Wagons

SHERWOOD HALL CO., Ltd.

30-31 lonia Ave., Grand Rapids, Mich.

Send for
Catalogue

Chas. A. Coye, Inc. Grand Rapids. Mich

IfiaUk School dPmusic

Grand Rapids, Mich.

Standard

Ottokar Malek, Pianist
Founder and Director-

The permanent Xmas gift to your
children is
A Thorough Musical Education Under
Capable Teachers

For Catalogue address
234 East Fulton St.. Grand Rapids. Mich.

Grand Rapids Jobbers

Like to sell you the

10* CIGAR

as well as they like to smoke
it, because it's ALL THERE
all the time. Try it.

H. Schneider Co.
132 Monroe Grand Rapids

REFOLDS
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You can have a genuine Reynolds Shingle roof
at almost the same first cost as many of less
merit. Where quality and appearance are worth
while considerations Reynolds Shingles have
preference.

Reynolds Shingles are storm-proof, climate-
proof, long-lifed and lire resisting.

Supplied in four beautiful non-fading colors-
garnet. red. green and gray.

For sale by all Lumber Dealers.

H. M. Reynolds Asphalt Shingle Co.
"Originators of the Asphalt Shingle”
Grand Rapids, Mich.
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Salesman’s Work Inside the
Store.

After we have reached the point in
our education when we can honestly
say that we know leathers, lasts,
bones, muscles and ligaments, we
may begin to feel that we are really
approaching the qualifications of true
shoe salesmanship. We know how
to fit shoes.

Do we know how to sell shoes? Are
we close students of human nature?

If not we cannot sell shoes effic-
iently.

We may be able to fit shoes cor-
rectly, and that in itself will bring
us business.

It is just about this stage of the
game that finds us with a “big head, ’
a sort of important, know-it-all feel-
ing- The next misstep is careless-
ness. This is the point where we
make our greatest mistake. We may
have the machinery of shoe retailing
and all its parts at our finger tips,
but we never will be practical sales-
men until we can adjust our mental
attitude to the same plane as that of
the customer.

The difficulty is this—“Many peo-
ple, many minds.” Every customer
offers a new problem to work on and
solve.

By this time there should be no
question of our ability to fit shoes.
One important task now is creating
harmony between ourselves and the
customer for the store.

A dissatisfied customer, or one who
is out of harmony, is never a booster.
Only those who are in harmony with
you boost for you and the store.

| say you because it is around the
salesman that a business really is
built. The name and reputation of a
house help to bring customers in, but
the way they are treated by you de-
termines whether or not their patron-
age is to be permanent.

Some people claim that a salesman
is successful because of his person-
ality, but you will find almost in-
variably that it is because he is able
instantly to adjust himself to the
mental frame of mind of his customer.
This ability of the salesmen creates
a common ground for both to work
on. Conditions are then harmonious
for a successful termination of their
business with each other.

To me, personality is the ability
to adjust one’s self to conditions as
they may happen to be. A master
mind, under such conditions, is then
able to mold other minds to a suc-
cessful conclusion for himself and his
house.

The first requisite is a thorough
knowledge of the intricate details of
your business. This knowledge cre-
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ates confidence in your own ability,
which gives you the opportunity to
study human nature. And this is a
study to which you may devote a
lifetime and still remain a student.

The most successful salesman |
know began with a country school
education, but he has trained his mind
to adjust itself to present conditions.
I have known customers to wait a
week, yes, two weeks, while he has
been out of the store, just to be able
to make their purchases of him.

Why? Simply because of his ability
to adjust himself to the customer’s
frame of mind and then to mold it
to see and think as he does. He is a
farmer, grocer, manufacturer or mill-
ionaire, as the case requires, and by
this accomplishment he has built busi-
ness for himself and his house.

He remembers his customers and
they, in turn, remember him and come
back because he interests them. They
call him a wonder. He works some-
thing like this: He fits shoes, but he
talks little about them. He fits them
r*ght> as they ought to be fitted, mean-
while talking about the customer's line
of business or some mubject of in-
terest to patron. In fact, in some
way or other he makes them talk
about almost anything but shoes until
he has them fitted—then he is ready
to talk shoes.

Customers usually talk about what
they are interested in, whether it’s
golf or family troubles. The next
time these customers come in they
begin their conversation where they
left off on the last visit and they talk
about some other interesting phase
of their daily existence.

This salesman keeps well informed
on a great variety of subjects because
while he is attending strictly to busi-
ness he is combining business with
storing up a fund of material to work
on at the same time.

One day while | was serving a cus-
tomer this salesman passed by and,
said, “How do you do?” to my cus-
tomer. The customer then mentioned
to me the fact that he had purchased
a pair of shoes from him about a
year previously. When my fellow
salesman came back he stopped, shook
hands, and said, “I sold you a pair of
shoes a year ago. You came from
Atlanta, Ga., and were on a vacation.”
The customer said “You’re pretty near
right. | came from Jacksonville, Fla.”
“l knew you were from the South,”

WANTED

From 100 pairs to 20.000 pairs of shoes foi
spot cash from any retailer Lo,bber or manu
facturer. Will pay fairest kind of a price
Wire or write and we’ll come.

CENTRAL MERCANTILE CO
Tel 6893 Wabash 22 Quincy St., jChicagi
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Glove Brand

NAUATUIK GNCUR-A

The Rubber that Fits Like a Glove and Wears Like
a Brogan.

Real profits lie in the repeat sales to satisfied
customers.

Order Glove Brand Rubbers, made on lasts to fit
every style of leather shoe made; also in heavy rubbers.
Arctics, Lumbermen’s Overs, etc.

Complete catalogue sent on request.

Hirth=Krause Company
Grand Rapids, M ichigan

BOYS’ HIGH CUTS

Made for Rough Wear

No. 8355—Boys
No. 8355%—Youths
No. 8837—L.ittle Gents

No. 8355 (Tan)

You can depend on this shoe to stand the hard
knocks of boys’ wear. Made from the best chrome
leather. Just the shoe for wear during the wet fall
months.

WE CARRY THEM IN STOCK

Rindge, Kalmbach, Logie Company
“Meakers of Shoes that Wear™ Grand Rapids, Mich
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the salesman said, “because you told
me so and so,” repeating the subject
of the conversation.

After the salesman had gone the
customer asked me how the man was
able to recall people in this way and
I told him that it was from the con-
versation, rather than the shoes he
bought, that this salesman was en-
abled to so readily remember him.
This mental adjustment between the
customer and salesman had made a
customer for the store. The second
instance had completed the work be-
gun in the first.

We all know that a salesman must
learn to smile, and to smile pleasant-
ly whether he feels like it or not. A
sour-faced salesman is naturally re-
pulsive. He arouses in the mind of
the customer a feeling that the store
the salesman represents does not
want his trade.

A retailer may do everything in his
power to get business, the fact re-
mains that the salesforce is the final
test by which the customers attracted
10 the store make up their minds

whether or not they will continue to.

patronize the store.—H. E. Currier
in Shoe Retailer.

Death of A. B. Hirth, at Salt Lake
City.

A. B. Hirth, who was in the employ
of the Hirth-Krause Co. as traveling
salesman from 1885 to 1889 and who
was a partner in the business from
1892 until 1899, when he was obliged
to sever his connections with the
house on account of lung trouble and
moved to the West, died Oct. 31 at
Salt Lake City, leaving a wife, son
and daughter and brothers and sisters
living in Detroit and Toledo.

Mr. Hirth was born in Perrysburg,
Ohio, Aug. 21, 1861. His father, long
a resident of the place, owned and
operated a tannery there, and the boy
early had an introduction to the busi-
ness—and to the vats—which later
on, in another form, was to engage
his attention. The first thirteen years
of his life he devoted to physical, and
such mental, development as the ex-
cellent schools of the village furnish-
ed; and, when his thirteenth birthday
came, he turned his back on the
schoolroom and began to solve the
living problem by working in a spring-
bed factory. After a year of this he
concluded to try something else and
found employment in work pertain-
ing to hydraulic water power. Two
years were enough of this, and at
16 years of age the tannery
door opened to receive as a workman
the lad who had played so often there
as a child.

After four years the tannery closed
and for a year he was in charge of
a basket factory. Here he attained
his majority; and then, stepping over
the home threshold, he went to East
Toledo, some miles down the River,
and took a position there in the
Union Elevator, under the manage-
ment of the well-known house of
A. L. Backus & Sons. Six months
saw an end of this, and then he came
to Grand Rapids, where he took a
position in thé Chase Bros. Piano Co.
factory, which he held for six months.
Perkins & Hess, hide dealers, were
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his next employers, with whom he
remained for only a few months.
Hearing that a firm in East Saginaw,
hide dealers, were looking for a trav-
eling man, he made application for
the position and secured it, but Grand
Rapids had attractions for him which
Saginaw did not possess, and, after
a short stay there, he returned to the
Western metropolis of the State and
entered the house of Hirth, Krause
& Co. in 1885. That was the best
move he ever made. It was the niche
which had been waiting for him and
which he had been preparing himself
to fill. He filled it with such satis-
faction to his employers and custom-
ers and with so much credit to him-
self that, after a service of seven
years, the doors of the firm opened to
him in 1892.

On his removal to the mountain
country, in 1899, he was better for a
time, but tuberculosis had gained such
a foothold that he gradually became
weaker and had to give up active em-
ployment.

Believes Germany Is Headed This
Way.

Chicago, Nov. 6—I have just finish-
ed reading your editorial entitled
Germany Headed This Way and be-
lieve everything stated therein to be
true.

About four years ago a gentleman
who had lived in Germany for many
years was in Chicago and told of the
great preparations that the General
Staff of Germany was making for an
invasion of the United States. If |
remember correctly, transports were
being prepared for carrying large
bodies of troops and our country had
been completely mapped out and coast
soundings made, so that certain land-
ings were selected remote from for-
tifications where an army could be
disembarked in safety. At the time
I confess | was ver" skeptical about
the matter, but now believe matters
were planned as stated. The war now
being fought has of course, delayed
Germany’s plans, but a victorious
Germany (which God forbid!) may
mean very serious trouble for our
country, unless we, at least in a
measure, prepare ourselves on the sea
by all means, and on land to a much
greater extent than at present. Per-
sonally | believe the great strength
of the British Navy is our greatest
salvation and, in the light of recent
events, a war between England and
United States is unthinkable and
would be a misfortune to both coun-
tries.

I have always admired Germany
and the Germans for their aid given
us during the Civil War and for their
great efficiency in every department
of_life, but Prussian militarism is a
thing to be deplored and averted at
any cost if our democracy is to be
preserved.

[The above letter was written by
a distinguished business man of Chi-
cago who is widely known in West-
ern Michigan. The original can be
seen by any one calling at the office
of the Michigan Tradesman.]

A new cook may bring the best
of references—but you can’t eat them.
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Get
Hood Tuff Soo's Now

For the man who works.

Made with 1st

quality dull
Horse Butts

attached.
Men’s 7”-inch  $200
Men’s 10-inch 230
Men’s 12-inch 245
Men’s 16-inch 290
Men’s 18-inch 3.00
Boys’  -inch-- 165
Boys’ 12-inch 205

Less 5% discount for “Prompt Payment”

Extra Quality all the way through
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As Serviceable as It Looks

This shoe will meet every demand for wear. It stands

the knocks- that's how they are made

If your are not now handling these num-
bers write for samples and see how good
they are. If you are handling them see
that they are pushed, for their many
good qualities will so appeal to your cus-
tomers that you will have a steady de-
mand for the BERTSCH GOODYEAR
WELT line.
979—Men's Gun Metal Calf
Blucher. Goodyear Welt, half
double sole, modified high
108, D & E oo J2.40

960—Same only Blucber....... 235
914—Same as 979 only extra

QUATTEY ovvvrereereerieer s 275
913—Same as 960 only extra
QUATIEY oo 275

These and over one hundred
other Goodyear Welt and Stand-
ard Screw numbers carried in
stock.

A card will bring catalogue.
Mail orders solicited

THEY WEAR LIKE IRON

HEROLD-BERTSCH SHOE CO.

Manufacturers Serviceable Footwear GRAND RAPIDS, MICH.
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The Favor That Creates a Galling
Obligation.
W ritten for the Tradesman.

The best way to get out of some
unpleasant situations is never to get
in. There are many difficulties large
and small that do not have to be
met—they may he avoided. But to
pursue with certainty this smooth and
easy policy, we need a sixth sense for
discerning the motives of others—
something finer and surer and more
subtle than our ordinary perceptions
and reasoning powers—a deeper ken
than most of us are gifted with by
nature.

In lieu of this sixth sense, the best
we can do is to post up conspicuously
in our minds signboards of caution,
to keep our unwary feet from wander-
ing off into rough and even danger-
ous and forbidden pathways. One of
these signboards is this—Don't ac-
cept a favor that will create a gall-
ing obligation.

By the word favor as here used we
do not refer to the little civilities and
trifling kindnesses which go so far
to make life pleasant and agreeable,
and which all persons of refinement
and right feeling give and take with-
out thought of recompense—into
which the idea of repayment never
enters. We mean, instead, favors
large enough or repeated a sufficient
number of times that they “amount
to something.”

These are of two kinds—the real
genuine simon-pure, the symbol ot
heartfelt love and friendship and gen-
erosity-, and the pseudo-favor, the
sort that is proffered for a purpose—
to achieve some end, generally of self-
interest to the profferer. As to the first
—except taking too freely- when one
can not reciprocate, sometimes may
lessen self-respect—no word of w-arn-
ing is necessary. The last is the kind
one must guard against.  Strictly-
speaking, this sort is not a favor at
all, but rather a bribe or bait.

Just when its use began, who can
say? It seems to be as old as human
nature itself, this placing some fellow
being under obligation in order to
achieve an end. It is the way of the
political wire-puller, to carry his pre-
cinct. It is the way of the saloon-
keeper, to entrap his victims. It is
the way- of the social climber, to gain
entrance into the coveted higher cir-
cles of society-. It is an old and
favorite method of the- shrewd and
designing for accomplishing almost
every- imaginable purpose.

As to the ethics of offering these
gentle and polite forms of bribery,
that is too big a subject for the brief
limits of this article. Indeed it is a
question of morals that covers a wide,
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range, embracing on the one side
practices universally condemned, and
on the other, clever little schemes that
are considered commendable. The
gambling-hall keeper who lures young-
men into his toils, is classed as a vil-
lian; while the society woman who
gives a delightful and successful din-
ner thereby securing for her husband
the award of a very profitable eon-
tract, is held up for praise in the
stories of high-class magazines. Per-
sonally | believe that at least in its
more refined manifestations, this
throwing out of seductive little baits
very commonly is done without any
thought of wrongdoing.

W hether or not there is any- moral
ban against conferring the favor with
a purpose behind it, there is a ban of
common sense against accepting it
Here is where we need some inward
monitor that will whisper a warning
“Don’t” to our impulse to take—
some sure and swift cognition that
w-ill tell us the true nature of the cun-
ningly concealed bribe that is held out
to us. For it always is expected that
the favor that is conferred for the
purpose will be repaid—and very
often in a coin that will prove most
inconvenient and distasteful.

Here is Miss Milton, who is a
teacher. It certainly was very flat-
tering to receive Mrs. Caxton’s in-

vitation to stay a fortnight in her
summer home on the shore of a
charming little lake. And her hostess
put herself out and did every-thing she
could think of to make the visit en-
joyable. But now Mrs. Caxton wants
Miss Milton to use her influence with
her superintendent and certain mem-
bers of the school board to secure a
position for her sister Mildred, who
happens to have not nearly so pleas-
ing a personality as Mrs. Caxton’s
and whose record as a teacher has not
been particularly successful, Miss
Milton realizes that it was tiot her
presence in the cottage that was so
greatly desired, as the pull which it
was imagined—mistakenly perhaps—
that she would be able to exert in the
sister s behalf. She can not recom-
mend Mildred very highly, so she
feels they are likely to be disappoint-
ed; and she knows that asking for
positions for her friends does not
help her own standing. She dislikes
seeming to be ungrateful, and she so
heartily wishes she had not accepted
Mrs. Caxton’s kindness!

Or take the case of the Proctors,
a frugal couple who are trying to save
a good part of Mr. Proctor’s salary,
in order that he may in a few years
start business for himself. They feel
that they can not afford a machine.
Their new acquaintances, the Jordans,
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have taken them out in their hand-
some car very often lately, the Proc-
tors innocently supposing that it was
because of an unfeigned liking for
their society. These four young peo-
ple have had long and delightful trips
together.

But when Mr. Jordan last week
asked Mr. Proctor to sign a note for
$1,500 with him, the Proctors wished
they had declined most of these ur-
gent invitations for motor tours.
Having accepted so much, a little re-
turn could not decently be refused.
They feel quite anxious however, for
they know the Jordans are living be-
yond their means, and a little illness
or misfortune would make it impossi-
ble for them to pay their debts.
“We didn’t need to go to all those
places, and if we had we might better
have walked every step of the way!”
ruefully declares Mrs. Proctor. “We
should have felt mean to deny the
request, and we may feel worse that
we complied with it"—which is very
true.

Instances of such cases are matters
of common observation. So it is just
practical everyday wisdom to con-
sider before accepting a great favor
or a continuance of small favors.
"Is this something that will have no
unpleasant come-back, or is it a trap
that | am walking into unawares?”
There are even kindnesses that are
conferred without any ulterior mo-
tive, which still will create an obliga-
tion dishonorable to evade and dis-
tressing to fulfill.

It comes up in a hundred homely
w-ays that if we want to keep the

freedom that we so highly prize, we
must not thoughtlessly tie our own
hands. We will say that you prefer
not to buy your things at Dickerson’s.
You think you can do better at the
other shops. Then do not be too
chummy with Mrs. Dickerson, who is
the kind of a woman, who has an eye
to business, and who frankly makes
it known that she expects her friends
to patronize her husband’s store.
From anything that has been said,
let it not be gathered that every
favor has a selfish purpose behind it.
Far from it. Long experience has
taught me that there is an astonishing
amount of disinterestedness and gen-
uine kindness and high honor in this
old world, all statements of misan-
thropists to the contrary notwith-
standing. There are kindnesses con-
ferred with such hearty good will
that it would be most ungracious not
to accept them, even though one may
not be able to repay in any manner.
There are favors which it is a favor
to the giver to take. But it is well to
remember that there is the other
sort also—the sort that we need to
fight shy of. The difficult feature is
that sometimes it requires rare dis-
cernment and discrimination to tell
which is which. Quillo.

Table Linens

Now is the time to replenish your
stock. We are showing a good as-
sortment of Bleached and Silver
Bleached Linens from 37% cents up
to 90 cents per yard. Damask Covers
12.00 up to 13.75 each.

Napkins from $1.00 up to $2.50 per
dozen. Fine quality sets, Table
Covers and Napkins to match from
$5.50 to $9.00 per set.

rAUL STEKETEE & SONS

Wholesale Dry Goods
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The Largest Furniture Store in America ‘
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BEHIND thecounter

The Four Vital Facts of a Sale.

There are four clear-cut and well-
defined steps in every sale. The
combination of advertisements, win-
dow displays and kindred attractions
are just so many ways of getting at-

tention and interest.
Ample capital, shrewd buying,
clever merchandising, effective ad-

vertising and striking displays will
never in themselves make a success
of any retail business, unless the
salespeople are skilled in the art of
selling. All the other efforts are ac-
tually discounted if the salesforce is
lacking the most potent essential of
all—the ability to sell intelligently.

The four fundamental facts of a
sale follow:

1 The attention of the customer
must be attracted to the article to
be sold, providing, of course, she has
not already expressed a desire for it
This attracting of attention is ac-
complished through newspaper and
other advertising, window displays
and various other methods.

If the attention is not attracted by
outside influences, it may by artistic
and catchy displays inside the store,
or by suggestive arrangements. An-
other contributing cause would be the
alertness and intelligence of the sales-
people in bringing the article to the
attention of the customer.

W hatever method is employed, and
they are all good, attention must first
be awakened, for it superinduces and
leaves the way open for the other
three fundamentals.

2. Attention must next be devel-
oped into interest, however, mild.
This spark of interest must then be
increased in intensity by the intelli-
gent manipulations of the salesper-
son, who, to accomplish his purpose,
calls into play clever, concentrated
attention to the customer, with the
ability to accurately and interesting-
ly explain the chief points of merit
of the article.

Then the salesperson must be able
to describe its relative value or de-
sirability as compared to other simi-
lar articles, and to impress upon the
customer the article which is best
suited to her needs.

The salesperson who can best ac-
complish this is the one who is most
intimate with his goods, who knows
their inspiration and source, the ele-
ments that enter into their making,
and the uses to which they are best
adapted. The next essential is to cul-
tivate a pleasing and convincing man-
ner of imparting this knowledge.

3. No sale can be consummated
unless the desire is aroused to pos-
sess the article, and this desire stim-

ulated into a feeling of necessity. If
you arouse interest in the article, the
next logical step is to create a long-
ing to own it.

This desire to possess can be awak-
ened in a number of different ways,
the most effective of which is to sug-
gest to the purchaser that the article
is something which she really can't
do without. Of course, if it is an
article which is a daily necessity,
there is not much persuasion needed,
but where it is a luxury the pride of
ownership instinct must be touched
in the customer.

Desire to possess can be further
augmented by subtly suggesting the
full gamut of uses to which the ar-
ticle may be put, some of which may
not have occurred to the customer.
The salesperson, for this reason,
should be in a position to know to a
certainty just what possibilities there
may be in the article, both as a unit
an dthen as an integral part of a com-
bination.

The salesperson should be careful
to impress upon the customer the
fact that the latter’s need for the ar-
ticle is so urgent that it entirely sub-
ordinates the possible cost. The ques-
tion of price must, without deviation,
be kept in the background in every
transaction until the very last when
the elements of attention, interest
and desire have made as deep an im-
pression as to practically consummate
the sale.

4. The finale in this four-act play,
the pivotal point, as it were, is ex-
pressed in the one word, resolve; the

resolution to buy. The resolve to
buy is the logical sequence of the
foregoing three fundamentals of a

sale.

An experienced, intelligent sales-
person’s part is played in seeing to it
that attention is ripened into interest
and interest kept at concert pitch
until it is developed into the resolve
to buy. A conscientious study of
this course, and the application of
the laws laid down, will honestly help
any salesperson to consummate a
sale surer, quicker and easier, and to
increase the size and volume of them;

These four vital requisites for a
sale firmly fixed in the mind will ma-
terially increase the efficiency and
scope of any salesperson. The ap-
plication of them will soon become a
natural habit, a silent assistant in
every transaction.

Keen observation, a careful study
of merchandise, the expression of a
kind disposition are as necessary to
consummate a sale as the goods
themselves. You not only sell the
article, but your cheerful manner and

alert attitude as well; the even-modu-
lated voice, the intelligent poise, the
courteous attention to her wants, is
remembered by the customer long
after she leaves the store, and what
is better yet, they bring her back an-
other time.

These things—knowledge of mer-
chandise and knowledge of salesman-
ship—make you popular with your
customers, and remember this popu-
larity measures your success in re-
tail salesmanship.

Never Came Back.
Chambermaid—I married a travel-
ing man.
Traveling man—Is that so?
became of him?
Chambermaid—Oh, he kept on trav-
eling.

W hat
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Make Out Your Bills

THE EASIEST WAY

Save Time and Errors.
Send for Samples and Circular—Free.

Barlow Bros., Grand Rapids, Mich.

Electrical Supplies

Wholesale and Retail
For Every Purpose

i lAiuivd) IYidzud Ldiiipd, riasniignis
Novelties

Why not save time, money and annoyance by
dealing direct
GRAND RAPIDS ELECTRIC CO.
9 So. Division Grand Rapids
Send us that “Get-acquainted" order

A large assortment of attractive patterns, specially selected materials
combining style, finish and quality, correct in every detail.

A better idea of the line can be obtained from our winter catalogue.

Send for it to-day—NOW.

BROWN & SEHLER CO.

“Home of Sunbeam Goods”

KUHR 1 w
F?2inm ¢

Grand Rapids, Mich.

Fravs "MB st mm

The Road to
Profitable Merchandising

Thousands of grocers know the advantage of
selling advertised products the demand for

which is firmly fixed.

Good class of trade,

steady sales, repeat orders, economy of selling,

increased profits— these

are the results.

National Biscuit Company advertising is
backed up by the quality of the products.
The consumer has confidence in them and

knows them by name

Hence the grocer

who handles them takes a short cut to profit-

able merchandising.

Stock an assortment of N. B. C. goods in the

everywhere-known
packages.

ANOLA

In-er-seal

Trade Mark

S Waf
ugar Wafers mm

Exquisite confections, with creamy,

m

NATIONAL BISCUIT

chocolate-flavored spreads
between two
fragile choco-
late - flavored

wafers. In ten-
cent tins. GS
Sei
S 3

COMPANY
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THE MEAT MARKET

Horse Meat in Sausage.

We do not know of any case where
it has been proven that horse meat
has been used in the manufacture of
sausage in this country. |If it is used,
officials in charge of the enforcement
of the various meat inspection laws
have no trouble in detecting it, as the
following description of the biolog-
ical test for horse meat in meat mix-
tures will show:

A ten-gram sample of the meat
is taken from the center of the sau-
sage; the fat is removed mechanic-
ally or by shaking it up with ether
at an ordinary temperature, or at
most at 40 degrees C.  After the
ether has been removed—by the aid
of a current of air if necessary—200cc
of physiological salt solution (0.85
per cent, sodium chloride) is poured
over the mass of sausage, and 05
per cent, of carbolic acid is added.
The mixture is then allowed to stand
twenty-four hours, after which it is
filtered through a niter paper until
the filtrate is quite clear. Six drops
of antiserum are now placed in a
capillary tube four mm. in diameter
and ten cm. long; one cc of clear
sausage extract is then poured over
the antiserum so that the two liquids
do not mix, and the tube is allowed
to stand five minutes. If the sausage
contained horseflesh a clearly sus-
ceptible ring of albumen will be found
at the junction of the two liquids.

Antiserum is made by injecting the
pure serum of the blood of a horse
into the veins of a guinea pig.

Safeguarding the Meat Supply.

Washington, D. C., Nov. 7—More
than 58,000,000 meat animals were
slaughtered in establishments under
Federal inspection during the fiscal
year ending June 30, 1915. Since ap-
proximately from 58 to 60 per cent,
of the animals killed in the country
are slaughtered in establishments
where Federal inspection is maintain-
ed, it appears that about 100,000,000
meat animals are now being killed
each year in the United States.

Of the animals subjected to Feder-
al inspection 299.958 were condemned
as unfit for human use, and 644,688
were condemned in part. Thus a little
more than 1)2 per cent, of all the
animals inspected were condemned
either in whole or in part. These
figures include only cattle, calves,
sheep, goats, and swine.

Tuberculosis was the chief cause
of the condemnations. More than
32,644 carcasses of cattle and 66,000
carcasses of swine were entirely re-
jected on account of this disease, and
in addition parts of 48,000 cattle and
440.000 swine. Hog cholera was re-
sponsible for the next largest loss,
nearly 102,000 swine being condemn-
ed entirely on this account.

The annual appropriation for the
Federal Meat Inspection Service is
now about $3,375,000, so that the cost
to the people would be between five

and six cents per animal if the service
was confined entirely to the inspection
of the animals and carcasses. In ad-
dition, however, great quantities of the
meat and products are reinspected.
In this item there was a very con-
siderable increase during the last fis-
cal year, the reinspection resulting in
the condemnation of a total of nearly
19,000,000 pounds of products of one
kind or another. Furthermore, 245,-
000,000 pounds of imported meat
products were inspected and more
than 2,000,000 pounds condemned or
refused entry.

In the course of its work, the
Bureau of Animal Industry, which
is in charge of the meat inspection
service, has discovered a new method
of destroying trichinae in pork, which
is an additional safeguard to human
health. Refrigeration at a tempera-
ture of 5 degrees, F, or lower, for
a period of twenty days will destroy
these parasities which occasionally
give rise in human beings to the seri-
ous disease known as trichinosis.
Hitherto the only known safeguard
against this disease has been thorough
cooking of all pork and pork pro-
ducts. and those persons who neglect
this precaution have always been more
or less exposed to the danger. Uu-
less pork is known to have been
subjected to refrigeration as above
indicated it should be thoroughly
cooked. The microscopic examina-
tion of pork for the detection of
trichinae has been abandoned as the
usual methods have proved inefficient.

In this connection it is interesting
to note that more swine were slaught-
ered in the past year in establishments
under Federal ‘inspection then ever
before. A total of 36,247,958 were in-
spected at the time of slaughter and
]ggé)droximately 35,900,000 passed for

Pork Cheese.

Cut rind from the belly and neck
of a hog, with one-half inch of fat
attached. Then put in a deep vessel
a square piece of linen large enough
to let its end overlap the rim. Place
the rinds on the linen around the
sides of the vessel, leaving the fat
on the upper side. Take the thick
legs of a hog, one-half a hog’s head,
one pig’s cheek and cook and cut
into long strips several pickled calves'
or hogs’ tongues. Place a layer of
the cut meats in the pan lined with
the rinds and sprinkle over it a por-
tion of the following mixture: Two
ounces salt, one ounce pepper, one-
eighth ounce carraway seed; add an-
other layer of meat, sprinkle with
more spice, and continue until all the
meat and spice is used. The remain-
ing rind should be placed on the top
of the meat, fat side down. Tie the
ends of the cloth firmly around the
whole and hang in a kettle of boiling
water for one-half hour. Remove and
place between two boards, with
weight on top. for twenty-four hours.
The cloth may then be removed.

The more praise a man bestows
upon himself the wiser he isn't.

TRADESMAN

Dandelion Vegetable Butter Color

A perfectly Pure Vegetable Butter
Color and one that complies with the
pure food laws of every State and of
the United States.

Manufactured by Wells Ac Richardson Co.
Burlington, Vt.

Rea & Witzig

PRODUCE
COMMISSION
MERCHANTS

104-106 West Market St.
Buffalo, N. Y.

Established 1873

Live Poultry in excellent de-
mand at market prices. Can
handle large shipments to ad-
vantage. Fresh Eggs in good de-
mand at market prices.

Fancy creamery butter and
good dairy selling at full quota-
tions. Common plenty and dull.

Send for our weekly price cur-
rent or wire for special quota-
tions.

Refer you to the People’s Bank
of Buffalo, all Commercial Agen-
cies and to hundreds of shippers
everywhere.

NOWACZYK REFRIGERATED DISPLAY CASES

Write for Quotations

NOWACZYK HANDCRAFT FURNITURE COMPANY
35-45 Prescott Street, S. W. Grand RapidSi Michigan

WHOLESALE
Flour, Feed, Hay, Bags, Twine

Bakers' Supplies and Machinery, Waxed Paper, Bread Wrappers
Dry Milk Powdered Egg Cooking Oil Compound

Everything for Bakers, Flour and Feed Dealers

ROY BAKER
Wm. Alden Smith Bldg. Grand Rapids, Michigan

PEACOCK BRAND

Breakfast Appetites

can be encouraged and well satisfied with a nice rasher of
bacon and fresh egl%s. ~Go to your grocer’s and get some of
the famous Peacock mild cured bacon and fry it pouring off
the grease as quickly as it forms. This makes it crisp. Pea-
cock Hams and Bacon are cured by a special process—brine
is not used—so theEg/ are not saltz. They are especially pre-
Pared by Cudahy Brothers Co., Packers, Cudahy Wis for
hose who wantthe best. *

Cudahy Brothers Co.
Packers
Cudahy, Wisconsin
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Michigan Poultry, Butter and Egg Asso-
ciation.

President—H. L. Williams, Howell.

Vice-President—J. W. Lyons Jackson.

Secretary and Treasurer—D. A. Bent-
ley. Saginaw.

Executive Committee—F. A. Johnson,
Detroit; Frank P. Van Buren, Williams-
ton; C. J. Chandler, Detroit.

Success and Failure in Creamery
Management.
Greenfield, lowa, Nov. 8—I have

been connected with a creamery that
failed and with one that was a grand

success. The difference in the two
was that in one of them, the board
managed the manager; and in the

other the manager managed the board
and the stockholders.

In the fifteen years that | have been
the Secretary and manager of the
Greenfield Creamery Co., | have ten-
dered my resignation twice when the
board and 1differed, and twice refused
the election. But every time the
board and stockholders came over to
my views.

I do not believe that the board
should ever manage the creamery.
It is all right and proper for the man-
ager to consult with the members of
the board. A good, honest business
man should be elected, and if he does
not make good, elect another and pay
him enough so he can put time and
attention to the business. Generally
in every community there is some
man who has made a failure in every-
thing he undertook. But, when "a
creamery is organized, he thinks he
is just the man to manage it and prob-
ably will do the work or promise to
do it for less than a good man would
do it for, and after awhile proves to
be a miserable failure.

There is graft in a good many
creameries—graft by the board, sec-
retary and butter-maker. Now, in our

creamery in Jones county, there was
a solicitor stopped at one of the
director’s and asked the way to the
secretary’s house. He asked him
what he wanted; he said butter. He
said that if there was a “fiver” for him
he would get some butter. The sec-
retary was a son-in-law of this direc-
tor. This was graft by a member of
the board. Another | heard of, the
secretary was shipping to two com-
mission houses. ~He dropped one.
After a while the commission man
came around and made the secretary
show him his book. He found that
when they quit shipping to him they
had returned 19 cent per tub more
than the other firm. This I call graft-
ing by the secretary.

In an other creamery, the butter-
maker wanted to ship to a certain
firm, the secretary was shipping to
another. The secretary told the but-
termaker that they would divide the
shipments and then would ship to the
firm that sent the best returns. The
buttermaker would let the helper
pound the butter but very little in
the tubs that would go to the firm to
which the secretary was shipping. It
could easily make a difference of one
or two pounds to the tub if not prop-
erly packed.

To manage a creamery properly,
the manager wants to be fair with the
commission man; not except top
prices when some of his butter is off
in qualiity. Now, as | said, | do not
believe in a buttermaker having any-
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thing to say as to where or to whom
to ship except when the firm to which
the secretary shipped complained of
the quality of the butter, and the but-
termaker thought the butter was all
right. Then_ the buttermaker ought
to have the right to send part of it to
a different firm. But | would not let
the buttermaker mark it, and | would
have the official scorer score both
shipments.

Let us compare the starting point
of these two creameries which | have
been connected. The one in Jones
county could not have had a more
auspicious start than it had. It was
in a good dairy district and quite a
number of the patrons near the cream-
ery would haul from 300 to 600 pounds
of milk a day. It was located about
five miles from town. The railroad
company had a good cooler in which
the butter could be put, if car was
not there. At Greenfield, we started
with the bitterest competition and op-
position. The Clarinda Poultry Co.
claimed it as one of their best cream
stations.  Greenfield is twenty-two
miles north of Creston. A. L. Stewart &
Co. owned a creamery at this place.
Mr. Stewart himself lived in Green-
field and was an old settler. The
most of the business men were in
favor of him and down on the farm-
ers’” movement. Called me a carpet-
bagger.

When ;we commenced, operatign,
there was a creamery in Greenfield
about three blocks away from our
creamery. There was a co-operative
creamery about ten miles north.
Stewart & Co. had a creamery at
Fontanelle, about nine miles west;
one at Bridgewater, about seven miles
further west; and a skimming station
at Canby, one at Barsa and one at
Fisk. While we were building our
creamery, Stewart put up another
skimming station about seven miles
north of town. After we had run
about two years, they organized a co-
operative creamery at Arbor Hill,
about 12 miles east, and one at Nevin-
ville, about ten miles south. Now
everything is closed but our cream-
ery. We never went out to solicit
patrons except one-half day that the
vice-president and | went out to see
parties who had pulled out of Arbor
Hill and were selling to Clarinda
Poultry Co. We urged them to send
it to otir creamery and we accomplish-
ed a good deal in that half-day.

We never subsidized our hauling.
Each patron has to pay whatever it
gPysts to get his cream to the cream-

We have been grading cream since
one year ago the middle of June.
When | published the notice that we
were going to grade, there was quite
a cry that | was going to run the
creamery into the ground. We pay
3 cents less for No. 2 cream, and,
where the cream tests less than 20
per cent.,, we deduct 2 cents per Ib.

| do not know but we are running
it into the ground. The last half of
August our business was more than
100 per cent, more than last year. We
had 503 patrons and are getting new
ones every day—some coming twen-
ty miles with "autos.

James S. Laude.

Gems of thought never were or
will be a drug on the market.
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EGGS

We must have them to supplg our yearly
contracts, We will pay y*u better prices.
Oommunicate with us if you get a case or
more weekly. Bastof references.

JUST-PLUCKED EGG FARMS CO.
Hopkins, Mich.

Watson-Higgins Milling Co.
Merchant Millers

Grand Rapids Michigan

Packed by
W. R. Roach & Co., Hart, Mich.

Michigan People Want Michigan Producta
If you appreciate uniformity and high
quality in butter buy BLUE VALLEY.

Blue Valley Creamery Company
Grand Rapids, Mich.

E P. MILLER. President F. H. HALLOCK. Vice Pres.

Nuts, 1915 Crop

Black Walnuts. $1 per bu.; Shellbark Hickory
Nuts, $1.60 per bu.; Fancy Extracted Wyoming
Honey, 60 Ib. cans. 10c per Ib. Cash with order.

E. Wood Co., Moulton, lowa.

Mr. Flour Merchant:
You can own and control your

flour trade. Make each clerk a
tsilesman instead of an “order
aker

Write us to-day for exclusive
sale pro osmon covering your
market

Purity Patent
Flour

We mill strictly choice Michigan

wheat, properli/ blended, to produce a
satisfactory all purpose family flour.

GRAND RAPIDS GRAIN &
MILLING CO.,
Grand Rapids, Michigan

FRANK T. MILLER. Sec&Treas

Miller Michigan Potato Co.

WHOLESALE PRODUCE SHIPPERS

Potatoes, Apples, Onions

Correspondence solicited
Let us hear from you if you can load good potatoes

Wm. Alden Smith Bldg.

Grand Rapids, Mich.

The H. E. Moseley Co. is associated with us in this business

The Vinkemulder Company

Jobbers and Shippers of
Everything in

Fruits and Produce

Grand Rapids, Mich.

Mail us samples BROWN SWEDISH. RED KIDNEY
MARROWFAT or WHITE PEA BEANS you may wish

to sell.
Both Phones 1217

MOSELEY BROTHERS

Grand Rapids, Mich.

Our Entire Line of GROCERY BAGS

BEAR THIS s °
Our Improved Square, /
self-opening, Grocery and /
Sugar Bags are the standards
of Quality. \

MARK OF QUALITY

\ Every bag full size and
\ uniform strength.
) W rite for jobbing

r price list.

THE CLEVELAND-AKRON BAG CO., CLEVELAND
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fFHECQMMERCIALTRAVELEI

Grand Council of Michigan U. C. T

Cirnnd ~ Counselor’ Walter S. ltwton.
Grumi Kunids.

13nun! dunior Counselor Fred J. Mott-
(lor. Poliroit.

Qrami Last Counselor Mark 8. Brown,
Sitfcinaw.

nuul Secretary--Maurice Henman,
Jlackson.

Qratni Treasurer Wm. J. Hevereaux.
Port Ilm mon

Grand Conductor -John A. llaeh, Jr..
Coldwater

Orami Jiuze W T Baltamy. Bay City.
Ontml Sentinel G C. Sfarkweather.
Detroit.

Grund Oitaplain- -A. W, Stevenson,
MunkfKon.

Orami  F.xeeutlve Committee- F A
t'lt’l'le, Hillsdale: Ansus G. McRachron,
Detroit;_ Jumos 1' Kurtless. Marquette:

t. N. Thompktns, Jackson.
Next Orami Council MeetingtTraverse
City. June 1 and S. 1916,

Mich jvian Dlvlalon T. P. A.
Jdout I> O Mad oren,
First VI

President F H_ Mathlson
Second V

* President—W. . T. Manning.
Olvle K.

rectors Wallter H.
cd H. tooke. J. W
a. \Y A Hatcher.
rowelk C. H. Gall-
ke. IV troit

Comrelitter- Frank

and ‘rasurer

Indispensable Requisite to Success.

miserable sort of a failure. Such a fail-
ure was he that his employer told him
he was a failure, before all the other
salesmen on the force.

Scherer had conducted a small busi-
ness of his own. Then he became the
general ascent for his county with the
house of the man who later called him
down. Rut it was a small post at best,
and so he came into the general office,
determined to make a big place for him-
self on the road.

"\\ ell." said the manager of the sales
department, "we haven't got anything
against trying a new man.’

"out Fra not exactly a new man. Mr.
Manager." said he. "I've handled the
hrm s line tor the last fourteen months
in \\ heatvide county. I've sold goods

"Well, it is a little different on the

0 tnev gave

wease nas knowi  Wh

Vnd

st uns arse
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grow angry in silence and alone when
they have unpleasant thoughts, and he
swore considerably. He didn’t sleep
that night. He lay awake and cursed
himself and his employer with great
impartiality.

He was in the city for a week’s rest,
hut the next morning found him packing
his trunks and cases for the road. He
was on the road all the next day, and at
nightfall he walked into the office of-a
man who had twice before refused to
see him. The man each year bought
goods of the kind he was selling to the
extent of $50.000. This time Scherer
walked past the office boy and presented
his card himself.

“Mr. Rlank, 1've come to sell you
some goods,” said Scherer. “You can’t
afford to stop me from doing it. Will
you give me some time now, or shall
1 call later?”

The man tore the card into bits.
“Damn it!” he roared, “where are those

office boys?”
“Outside,” replied Scherer calmly.
“There was only one. | stuffed him

under a bench when he tried to stop me.
And here s another card. Now do you
think I've got a proposition that can
interest you?”

The man looked carefully at the new
card and laid it down.

"\\ hat's your proposition, Mr. Scher-

"Whew! What in the world's hap-
pened to Scherer?* said the sales man-
ager two weeks later. "He must have
gone crazy. Why—why. he's actually
got the record for the sales of last
week."

He carried his discovery to the head,
and the old man smiled grimlv. “Scher-

Oh. yes. Well, you never can
chat a horse can do until you've
your hardest whip on him.”
: old saying. "Stiick to your busi-
and your busirniss will stick to
iy th rale for the man
>eHeves that sales:manship is a hop.
jump game.. requiring little
d less brains2 We boys used
nuse ourselves \vith that pastime
c reeess a: school. The hop and
L>ked easy enough on the face
and the most awkward of us got
>0 ffar without losing our equi-
m or our bets. PBut the real test
making the jump. No one
oretell the resttit of the jump.
med >n ore foot. the spring was
whicm. ended tor most of us amid
rrision front our schoolmates.
r feelings arid dampened our
mor«- man did the header we had
It was an exi:misting practice.
eonsmtied our energy and our en-
tSHi; and how is success possible
in en'srnsissm r

ss&osi of saliesmanshtp has
mdencies, which more or
»ce that dev* Ve themselves
.mow-cauce ‘scale, hamper-
renting them from attain-
wSALR nl. and whole-
1of useruine:ss. Is not the
nany oases hiit an animated
kes not the salesman too
one-wheeled idea of the
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road, forgetting that the coach in which
he travels is built on eight? And do
not his indolence, lack of tact, and lack
of practical methods give rise to the
idea that salesmen are born and not
made?

Selling-success cannot be accomplish-
ed with one wheel, two handles, and a
prop. Every salesman ought to be
something more than a spoke, a cog,
or a pulley in our great commercial
machine.

Think it over, brother Wheelbarrow,
and determine that it is worth while to
be a salesman, cultivating and develop-
ing, so far as you can, all your energies
on a four-wheeled plan, and then ex-
pend your chief labors on getting there
by the sole aid of your own motive
power—educated enthusiasm.

Walter D. Moody.

Copyrighted 1907.

Ever notice how much happier you
are when you render others happy?

EVERY SALESMAN

has us* for a Corona Fold-
ing Typewriter. It enables
him to type his letters and
reports ~ while traveling
from place to place. The
Corona weighs 6 Ibs. and
is as durable as the large
office machine.

Drop a postal for Corona
booklet A-1.

Corona Sales
Office

333 Michigan
Trust Bldg.

Grand Rapids
Michigan

Your OIld Friend

0. W. STARK

is now with

J. J. Thomson
Jewelry Co.

.127 Monroe Ave.
(erand Rapids, Mich.

Glad to see you
Your credit is good
COME
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Late News of Interest to Travelers.
The Clifton Hotel, at Marquette,
has passed from the management of

Mrs. Daniel Sullivan and her son,
Gene Sullivan, to Mr. and Mirs.
George Trethewey, of Ishpeming,

who have been conducting the Urban
House, at Ishpeming, for over five
years and are regarded as being
thoroughly conversant with every de-
tail of the hotel business. With the
possible exception of some improve-
ments to the building, they will con-
duct the hotel along the same lines
as in the past. The Clifton Hotel
was for many years conducted by the
late Daniel Sullivan, who assumed
the management Nov. 1, 1888. He
continued in charge for six years,
when he transferred the lease for one
and a half years. At the expiration
of that time, he resumed the manage-
ment, which he continued until the
time of his death, which was four
years ago. Since then, the hotel has
been successfully conducted by his
widow, and his son, Gene Sullivan.

C. B. Southworth, proprietor of
the Park Hotel, writes the Trades-
man as follows under date of Nov. 9:
“l want to thank you for the kind
words spoken for the Park Hotel in
your valuable paper. Trade has let
up a little in our business and we are
taking advantage of the opportunity
and are installing hot and cold run-
ning water in all rooms; also re-
decorating and refurnishing all rooms,
and will endeavor in the future to
give the boys more for their money
than any house in Michigan. | feel
that the boys on the road have a
home with us inferior to none and
they certainly have appreciated our
efforts to make life in Monroe a
pleasure to them.”

Absal Guild, Bagmen of Bagdad,
will give the first of their winter
parties or social sessions Saturday
evening, Nov. 13, promptly at 8
o’clock. This is for the members
and their families. It is hinted that
some surprises are in store for the
ladies and, judging from the “don’t-
ask-me-for-1-won’t-tell-you” look on
the faces of the committee, some sur-
prises are in store for the members
also. As a matter of fact, the par-
ties of Absal Guild are always full
of surprises, which makes them all
the more enjoyable. Bill Franke is
so enthusiastic over the party that
he will walk over, instead of riding
to the party in his automobile. It
is also rumored that H. B. Wilcox
is raising a brand new mustache for
the occasion. John D. Martin ex-
pects to wear a rare species of white
carnation procured from Kewaunee,
Wis. John J. Dooley says he will
have to jump home from Elkton to
attend the party, but he neglected
to state whether he will make it in
one or two jumps. Members from
Muskegon, Detroit and Jackson are
expected to attend the party. The
officers of Absal Guild are looking
forward to the December meeting, at
which time a large class of candi-
dates is expected to be present for
initiation.  Further details will be
given next week.

On Sept. 30, during the absence of
Grant E. Martindale, fire entirely de-

michigan

stroyed his hotel property at At-
lanta, including contents and his
automobile. Building operations were
immediately begun and in the short
time intervening a new hotel has
taken the place of the old one. The
building nearing completion has
twelve bedrooms on the second floor.
On the first floor are the landlord’s
living apartments and the hotel office.
In the spring Mr. Mhrtindale will
erect another hotel six feet from the
present building. It will be built of

brick. The new building to be op-
ened soon is 22x 66 feet in dimen-
sions. Until finally settled, Mr. Mar-

tindale will serve meals on the Euro-
pean plan.

Ray Brockway, of lonia, has taken
the district agency for the Round
Oak Furnace Co., and will represent
the corporation as traveling sales-
man in the western part of the State.
His work will take him as far north
as Charlevoix. He will continue to
make lonia his home.

J. Elmer Pratt, formerly of Grand
Rapids, but for the past half dozen
years sales manager of the Pierce-
Arrow Motor Car Co.,, has been
placed on the retired list, with full
pay for the remainder of his life. Mr.
Pratt has lived a useful life and he
is to be congratulated that his last
engagement was with a house which
appreciated his services in the man-
ner above indicated.

Don Sanders has relinquished his
position with the Compeer Cigar
Co., of Indianapolis, to take a posi-
tion with the Franklin Automobile
Co., of Chicago. Mr. Sanders will
have charge of the second-hand car
department.

Charles W. Roth, who has traveled
for the past eleven years for the
Macey Co., has handed in his resig-
nation to take effect Jan. 1. He will
then enter into partnership relation
with S. T. Buntell and the two will
engage in the stationery and office
supply business at 113 East Third
street, Dayton, Ohio, under the style
of Buntell-Roth Co. Mr. Buntell has
traveled in the Eastern states eigh-

' teen years for the Tower Manufac-

turing Co., of New York City. Mr.
Roth is a man of exceptional ability
as a salesman and will undoubtedly
achieve a large measure of success
in his new undertaking.

The damage suit brought against
Thomas Welsh, the Bay City grocer,
by L. M. Steward, traveling repre-
sentative for the Postum Cereal Co.,
is set for trial in the Bay Circuit
Court Nov. 29. The plaintiff has an
able array of attorneys and it is un-
derstood that the defendent will also
be well represented. Mr. Steward
has sued for $25,000 damages in par-
tial compensation for a brutal assault
made upon him by the defendant
about a year ago. The defendant is
worth in excess of $50,000, so that
a judgment against him for any or-
dinary amount will probably be good.
He is reputed to be a ban of irasci-
ble temperiment and it is understood
that many witnesses will be intro-
duced in the case to testify that
Walsh has an aversion to traveling
men in general and specialty sales-

men in particular and that on many
occasions he has assaulted represen-
tatives of the fraternity, pushed them
out of his store and .kicked their
sample cases into the street. Mr.
Steward is backed in his action by
his house and has the moral support
of he jobbing houses which cater to
Walsh’s trade. The outcome will be
awaited with interest.

Any traveling man who has been
subjected to outrageous overcharges
at any hotel in Michigan is urgently
requested to send full particulars to
the editor of the Tradesman without
delay. If enough data is secured the
whole question of overcharges will
be threshed out at the coming con-
vention of the Michigan State Hotel
Association, which will be held at the
Pantlind Hotel, Grand Rapids, Dec.
2 and 3. The Tradesman is not the
aggressor and has not solicited an
opportunity to discuss the subject.
The invitation was pressed upon him
by the President and Secretary of the
Association and he feels it his duty
to respond, providing the traveling
men will do their part by furnishing
the facts on which definite statements
can be based.

Another Outrageous

Chapter on
Hotel Charges.

The article published in the Trades-
man last week, in reply to the com-
munication of Landlord Puffer, of the
Hotel Dresden (Flint), has brought
a flood of letters commending the
position taken by the Tradesman and
citing numerous instances of out-
rageous overcharges by the house in
question. A prominent manufacturer
of Kalamazoo writes that he recently
arrived at the Dresden at midnight
and was assigned a room at the $3
rate. After a light breakfast—and
those who have ever been guests at
the Dresden know that breakfast at
that hotel is a joke—he was asked
to pay $2.50 for lodging and break-
fast at the $3 rate. He remonstrated
with the clerk, but to no avail, so he
contented himself with saying some
things to the clerk which the landlord
might have heard to advantage.

The Tradesman editor met an
identical experience at the Dresden
in September, 1913, and September,
1914, when he went to Flint to drive
home new Chevrolet cars. In both
cases he stipulated with the clerk for
a $3 rate for himself and party—three
in one case and four in the other.
After a joke breakfast—which must
have cost the landlord fully 15 cents
to serve, so limited was the menu
and so meager were the portions—
the clerk handed out a charge of
$2.50 in the case of each guest. The
bill was reluctantly paid, with a men-
tal reservation by the writer that he
would sleep in a barn or on a door-
step the next time he went to Flint,
rather than be victimized by so poor-
ly kept a hotel as the Hotel Dresden.

The first President of the Michigan
State Hotel Association was a booze
fighter, a blind pig and poker joint
operator, a dead-beat and a fugitive
from justice. The second President
is the landlord of the Hotel Dresden,
which is notorious all over the coun-
try for its lack of courtesy, poor ac-
commodations, poorer meals and out-

rageous overcharges. On the face of
things, it looks as though the organ-
ization was hard up for presidential
timber to elevate two such worthies
to the highest office within the gift
of the Association.

The Tradesman editor is in re-
ceipt of a letter from the Secretary
of the Michigan State Hotel Asso-
ciation, requesting him to prepare a
paper on Michigan Hotels for pre-
sentation at the second annual con-
vention, to be held in the city Dec. 2
and 3. The invitation has been ac-
cepted and, if the traveling men will
furnish the facts, statements will be
made at that time which will hold up
to public scorn and condemnation
those landlords who are conducting
hotels on the con game and graft
game principle. The extent to which
this can be done will depend alto-
gether upon the promptness and full-
ness accorded this request.

Insurance Officials Must Keep Their
Word.

Lansing, Nov. 9—Lansing mer-
chants are planning to take the ini-
tiative in the fight to compel insur-
ance companies to live up to the
promises made by their inspectors
more than a year ago to the effect
that rates here would be reduced as
soon as improvements then under
way were completed. Instead of any
general reduction in basis rates, the
companies, it is alleged, through their
rating bureau, have announced a new
set of rules which must be compiled
with before the expected reductions
will be granted.

Meanwhile it is_shown that while
the total fire loss in Lansing was but
$31,000 during the past year, insur-
ance companies took out of the city
in premiums $210,000. Discrimina-
tion against merchandise stocks s
also alleged by the merchants, who
say that rates on store contents have
not been lowered in proportion to the
rates on the buildings themselves.

Thurlow Pope, manager of the in-
surance department of the Standard
Real Estate Co., has been asked to
address the Retail Merchants’ Asso-
ciation at its_ November meeting on
the present situation.

S. Armour will open a jewelry store
at 421 Bridge street.

HOTEL CHARLEVOIX
CAFE IN CONNECTION
Cor. Monroe Ave. and Michigan St.
Grand Rapids. Mich.
Newly Furnished  Running Water
Rooms $.50, $.75, $1.00
MRS. M. BEDFORD. Manager

Private Baths

EUROPEAN

Fireproof Hofei
450E legantRooms
*L®per Day- up
3GDwith Bath
*2.®per Day-up
German Restaurant

Clevrk St.nearJe”“cksoiis 1vd.
C hicago
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Suggestions for Clerks and Salesmen.

Victory in salesmanship necessarily
implies activity. It is manifestly im-
possible for an inactive man to succeed
of his own volition. The aphorism that
laziness trace's so slowly that povertv
soon overtakes it is applicable to the
career of every drug clerk and “drum-
mer.” each of whom needs a quick eye
and a sensitive ear to catch the first
gleam of external impressions. To the
salesman who is prompt, business, like
iron to the magnet, naturally drifts.
Practical experience, not in a drug
store, it is true, but in a department
store, has shown that the prompt man
gains from 25 to 50 per cent, more busi-
ness than his less vigilant companion,
giving him greater earning capacity.
This attribute should, therefore, be
assiduously cultivated. But promptness
in a clerk does more than simply make
sales; it gives the impression of thor-
oughness and confidence. Promptitude
is necessary in both manner and speech.
We may always rest assured that a man
or woman who sells goods and who has
cultivated the habit of promptly seeing
and serving the customer will have suc-
cess in selling any reliable and satisfac-
tory article. The clerk who is wanting
in initiative or who is weakly indifferent
loses all the advantages that are won
by those who show their personalities.
Sales in drug stores are at times lost
by an indifferent manner—a manner that
is quite out-of-place in any store. Some
clerks approach the prospective cus-
tomer with a cheerless manner that
suggests physical lassitude or menta/
indifference, both of which create a bad
impression from the beginning. This
attitude places a barrier between the
clerk and the “prospect” which is not
conducive to sales. This condition could
not exist if approach and speech were
made with suitable physical energy and
cheerfulness.

Tt is quite possible that while acting
with the best intentions a clerk’s mo-
tives may be miscontrued, and his ap-
proach to the customer may be greeted
by him—or more probably by her—with
incivility or indifference. If, however,
the clerk has learned to value human
behavior with a true estimate, he will
never feel disheartened by a rebuff. His
own innate intelligence will assure him
that it is part of his business to meet
with reversals of feeling and opinion,
and that he has lost nothing by being
pleasant and maintaining a bearing of
dignity and self-confidence.

*Two essential traits of character as
applied to salesmanship are earnestness
and honesty. A man’s vocation must
be of direct and vital interest to him.
He cannot pursue it with any degree of
satisfaction or success without serious
attention.  Solicitude for its welfare

and a fixed desire for its growth and
excellence have been the foundations of
every permanent success.

The clerk or traveler who does not
possess the nice distinctions of honor
in the pursuit of his business, as well
as enthusiastic interest in his work,
wou d do well to change his occupation.
Every clerk and every traveler as pro-
gressive factors in business require for-
titude and loyalty to right principle.
Anything short of these will prove a
menace to the business represented by
these men. The relation of character
to salesmanship is a progressive one,
one that as time passes on gains more
and more permanent value.

To-day customers enjoy great secur-
ity in buying. They have the privilege
of exchanging a purchase for other
goods, or even of claiming a cash re-
fund. The idea that pleasant relations
are the primary and profit the secondary
consideration in running* a drug store

or, indeed, any other kind of a store
—has revolutionized the customers of
years ago, and reciprocity and equity
now play most important parts in the
drama of retail business. Our present
high standard of business is largely due
to the exceptional leadership of a con-
sciousness that has realized the trend
of things and in the face of stubborn
opposition has successfully set its course
toward a new goal in the commercial
world. Direct contact with many sources
of supply has made it possible for the
up-to-date drug store to carry goods
comprising all satisfactory lines, with
great variety and first-class service to
the community. These modern methods
of business require thoughtful care of
the customer’s interests, and ideas of
service in the store are now on a very
high plane. The community has been
educated up to this plane. The element
of competition forces high standards to
the point of perfection, and the drug
store which does not recognize the prin-
ciples of good service and honorable
methods is certain to fall into the
shadows of commercial obscurity.

A drug clerk or a traveling salesman
cannot be thoughtful and loyal and give
good service unless he knows his sub-
ject: that is to say, has an acquaintance
with the conditions surrounding him-
self. his merchandise, his customers and
his house. He must know himself and
be honest with himself, so that all his
acts can be justified; he must know his
goods to be able to sell them; so far
as is practicable he should know his
customers to enable him to give them
the best service; and he must know his
firm, corporation or “house,” and have
confidence in its methods and goods.
If he cannot be an honest clerk or learn
to know his stock, or sincerely attend
to his customers’ wants, to approve of

his firm’s methods, he should either
change his occupation, or get employ-
ment in a store in which he has con-
fidence.

One of the most rash acts that a clerk
can do is to make a thoughtless promise
to a customer. Making promises is so
delicate a matter that clerks will save
time, trouble and energy by refraining
from making them, unless they are quite
sure they can be kept.

Errors are human and to a limited ex-
tent inevitable, but many of them can
be eliminated by due respect for system
and businesslike procedure, which must
be conscientiously followed.

If goods are not in stock, but are ex-
pected the next day, a clerk should not
promise the customer that they “will be
delivered to him (or her) to-morrow, or
the next day.” This practice has lost
many customers when the non-arrival of
the goods at the store prevented the de-
livery of them to the purchaser. A thor-
oughly trained clerk would say: “We
expect them to-morrow, and if they
arrive they will be sent to you without
delay.” This would prepare the cus-
tomer’s mind for possible inability to
send the articles the next day. Innumer-
able accidents may occur, none of which
can be forseen or provided for. Prom-
ises apply to the delivery of goods
bought, and to obtaining goods not in
stock. Up-to-date clerks should always
exercise great caution in making prom-
ises. Assume that a store in a big city
has five hundred disappointed customers
every year. These need not be regarded
as lost customers, but as people who
trade at a store in an unfriendly spirit
toward that store. Do we usually think

of this condition as injuring the store?
Perhaps not, but it certainly does.

The cumulative influence of bad
service in a drug store is a power so
formidable that it does not require any
reasoning or argument to prove its ap-
palling results. But let us go a step
further. Assume that an annual loss of
only a hundred customers would mean
a loss in sales of, at the very least, a
thousand dollars a year, if the lost buy-
ers have traded regularly at the store.
These are obviously small figures, but
they are sufficient to show why owners
of drug stores must insist upon retaining
in their establishments only those clerks
who have a satisfactory knowledge of
salesmanship, system and deportment,
and why every possible effort must be
made to train junior clerks in these
important matters. In some stores there
are clerks who do not seem to realize
that much is expected of them, although
a very little consideration would tell
them very plainly that their duties re-
quire intelligence, courtesy, self-control.

Lawrence Irwell.

THE GRAND RAPIDS
VETERINARY COLLEGE

Offers a Three Years’ Course in Veterinary Science

Complying with all the requirements of the U. S.
Bureau of Animal Industry. Established 1897.
Incorporated under State law. Governed by Board
of Trustees. Write for Free Catalogue.

200 Louis St. Grand Rapids, Michigan

UNIVERSAL CLEANER

Great for the pots—great for the pans
Great for the woodwork—great for the hands.

ORDER FROM YOUR JOBBER

Druggists’ Sundries and
Holiday Goods

#0On account of very much improved con-

ditions in general

business throughout the

country, the orders placed with us this season
for holiday goods have been beyond our ex-

pectations.

We have urged all of our cus-

tomers and friends to look over our line early
so that we can give them the best possible

satisfaction.

Appreciating the increase in business we
have enlarged our orders and can say that
goods from foreign countries and from Amer-
ican manufacturers have come to us more
promptly and more completely than we could

at first expect.

We are yet in a position to

accommodate customers in the holiday line as
well as the staple line, but ask for as early a

date as possible.

May we have the pleasure of a visit in the

near future?

Yours respectfully,

Hazeltine & Perkins Drug Co
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Don't Forget

That we can equip your Store or Office in “New or
Used” but Up-to-date FIXTURES of any descrip-
tion and for every kind of business, saving you
money, and will make you a liberal allowance for
your old ones.

Grand Rapids Store Fixture Co.
No. 7 lonia Ave. N. Grand Rapids, Michigan

Bulk
Candy

Showcase

HANDSOME
PRACTICAL AND
SANITARY
SIZE
32 inches lon

140 inches wide
8ft inches high

w/iit8" 0dr °r? Z nea"dn°lWaSe- Ouick and easy serv'ce- Far ahead of globes and jars,

possible thne”™ e are offm'n?it*for*aitm It*perio”with an* as"Tr plated w'ib °>Vrade in the shortest

candy. We want yon berate £ai,s of ourdbest seUin*

More business for you means more business for us. than double your candy business.
Ask our salesman about the proposition or write us for particulars.

PUTNAM FACTORY, Candy Manufacturers Grand Rapids, Mich.

DUTCH MASTERS
CIGARS

Made in a Model Factory
Handled by All Jobbers Sold by All Dealers
Enjoyed by Discriminating Smokers

G. J. JOHNSON CIGAR CO., Makers
GRAND RAPIDS

. Acids
AcetiC s 6 .
Ol 5@,
M uriatic 5@

Nitric
Oxalic ..
Sulphuric
Tartaric

Ammonia
26 deg.
W ater, 18 deg.
W ater, 14 deg.
Carbonate
Chloride

W ater,

Balsams
Fir (Canada """""
Fir (Oregon)

Feru

Tolu

Cubeb

Msh

Jumper . 0 @

Prickley Ash @ 50
Barks

Cassia (ordinary) 25® 30

Cassia (Sargongl 65® 75

Elm (powd. 30c) 28® 30

Sassafras (pow. 30c) € 25

boap Cut (powd.)

35C s 25

. Extracts

Licorice . ® 35

Licorice powdered 35® 40

i Flowers

ATNica e, 38®

Chamomile (Ger.) 65® 75

Chamomile (Rom) 55® 60
Gums

Acacia, 1st 60

Acacia, 2nd 50

Acacia, 3rd 45

Acacia, Sorts . 25

Acacia, powdered 30® 40

Aloes (Barb. Pow) 220 25

Aloes (Cape Pow) 20® 25

Aloes (Soc. Pow.) 40® 50

Asafoetida ........... 60® 75

Asafoetida, Powd.

70

Kino, powdered 75®
Myrr 40
Myrrh powdered + @ 50
Opium 12 30@12 50
Opium, powd. 13 50013 70
Opium, gran. 13 80@14 (D
Shellac 28® 35
Shellac, Bleached 30® 35
Tragacanth

1 50

@2
Tragacanth pow 1 25@1 50
Turpentine

Leaves

Sa e owdered

g p 1?g@l
Buchu .
Sage,
Sage, fts loose 52® 55
Senna, Alex .. 0 3}
Senna, Tinn.. 40
Senna, Tinn powd 45® 50
Uva Yrsi @ 20

Qils

Almonds, Bitter,

tru TN 50®@« 75
Almonds, Bitter

artificial ... 5 75@6 00
Almouds, Swee

trUe o 5®1 90
Almouds, Sweet,

imitation ® 75
Amber, crud 40® 50
Amber, rectified 50® 60
Anise ... 2 00@2 25
Bergamont 4 50@4 75
Cajeput 1 3501 60
Cassia .. . 1 75@2 00
Castor, bbls. and

cans ... . 15@17ft
Cedar J,eaf 90@1 #0
Citronella .
Cloves
Cocoanut
Cod Liver .
Cotton Seed
Croton ..
Cupbebs
Eigeron 76@2
Eucalyptus .... j 00®1 20
Hemlock, pure .. ®1
Juniper Berries i 75@3 00
Juniper Wood . 70@ 90
Lard, extra 95
Lard, No 80
Lavender Flowers @6 00
Lavender, Gar’n 1 25@1 40
Lemon ... %2 25,
Linseed, boiled, bbl. s3]
Linseed, bid less 71% I
Linseed, raw, . 65
Linseed, raw, less 70@ 75

Mustard, true..9

Mustard, artifi’l 750@7 75
Neatsfoot ...
Olive, pure 2 50®3 50
Ol|ve, Mala

f/ ............. 155@1 65
Olive, Malaga

green 1 60
Orange Sweet 003 25
Organum, pure @2 .50
Origanum, com'l @ 75
Pennyroyal .. 2.25@250
Peppermint 275@3 00
Rose, pure ... 10 50® 12 00

Rosemary Flows 1 50®1 75
Sandalwood .

00@8
Sassafras true gi f(g
Sassafras, artifi’l %3 60
Spearmint . 275@3 0O
Sperm
Tansy
Tar, US 0®
Turpentlne s... @6
Turpentine, less 65® 70
W intergreen, tr 5 00@5 25
W intergreen, sweet
birth ... 450@4 75
W intergreen, art 4 5
Wormseed .... 35
Wormwood 4 00@4 25
Potassium
Bicarbonate )
Bichromate 35
Bromide.. [00]
Carbonate . . 60
Chlorate, xtal and
powdere ........... 52® 55
Chlorate, granular 57® 60
Cyanide 330® 45
lodide ... . 40
Permanaganate 1 70@1 75
Prussiate, yellow 1 22
Prussiate, red .. @4 00
Sulphate ® 30
Roots
Alkanet
Blood, p
Calamus
Elecampane, 15®
Gemian, powd 15®
Ginger, Airican,
powdered ... 15@
Ginger, Jamaica 26®
Ginger, Jamaica,
powdered ... 26® %%
Goldenseal pow. 650®7
ipecac, powd. .. 4 25®4 50
Licorice T 20
Licorice, powd. .. 18® 20
urris, powdered 30® 36
Poke, powdered 20® 25
Rhubarb .o 75®1 O
Rhubarb, powd. 75®1 25
Rosinweed, powd. 25® 3u
Sarsapanlla Tlond.
ground ... )
Sarsaparilla Mexican
groun 35
Squills 35
Squills, pow 0® 60
Tumeric, powd. 12® 15
Valerian, powd. 450 50
Seeds
ANise
Anise, powdered
Bird,
Canary
Caraway
Cardamon 2 00®2
Celery (powd. 55) 40® 50
Coriander . is
il ... 25
Fennell 75
lax ... 10
Flax, ground 10
Foenugreek, pow. 10
Hemp . . s® 1y
e 40®
M uss tayy Illmw 18®
Mﬂgttar ack )
Popp powd. 22®
Quincg
Rape
Sabadilla ®
Sabadilla, powd. ® 40
Sunflower ... 10® 15
Worm American 20® 25
Worm Levant .. 1 00@1 10
Tinctures
Aconite @ 75
Aloes @ 65
Arnica 75
Asafoetida 35
Belladonna 65
Benzoin 60
Benzoin Compod 00
Buchu .cvveene 1 60
Cantharadies 86
Capsicum.. >0
Cardamon . 1 50
Cardamon, Comp. 66
Catechu . @ 6#
Cinchona @1 05
Colchicum 75
Cubebs 20
Digitalis 0
Gentian 0 75
Ginger o
Guaiac ... . ®1 05
Guaiac, Ammon. @ 80
lodine .veeiene 02 00
lodine, Colorless @2 00

Ipecac
Iron,
Kino

Myrrh .

Nux Vomlca

gPium s @275

Opium, Capmh.

Rhubarb #2040/ &?2%8
Paints

Lead, red dry ... 714® 734

Lead, white dry 7ft@ 7%

Lead, white oil ©. 7ft@ 7%

Ochre, yellow bbl. 1 <a iu

pStth’ yellow less 2 @ 6

Red Venetn*bbL ["® 4
Red Venetn less 2 @ 5

S sa is,.1gj*ss

L. H. P. Prepd. 135@I 45

_Insecticides
Arsenlc ...............
*hhict
e oL R o8
Bordeaux Mix Pst 8®
Hellebore, White
powdered 17®
Insect Powde 30®
Lead Arsenate 8ft®
Lime and Sulphur
Solution, gal. 1

Paris Green 20®25
Miscellaneous
Acetanalid
Aium @1 50
s@ 11
Alum powdered and
gro 12
B|smuth Subm-
""""""""" 3 22@3 30
Borax xtal or
powdered 6Ftd 12
Lantharaues po
c-apsieum §&%l gg
Carmine 104 uy

g %
Chalk Prepared 6® 8%
Clialk Precipitated u
Chloroform . .. 55® 61

Uu®? 25
4 60@4 90

Corks, list, less 70%
Copperas, bbis. .. 01
Copperas, less 2 5
Copperas, powd.

Corrosive Sublm q 3101 gg
cream Tartar ....
Cuttlebone
Dextrine

Dover’s Powder ' g2 50
Finery, all Nos. 6® 10
Emery, powdered g5 8
L’psom Salts, bbls. Aft
Lpsom Salts, less %

Bigot, Buliteiéd 20022
Make White ... 156 20
100 1
46©
50 0

Formaldehyde Ib.

Gambier
Gelatine
Glassware, full cases 80%
Glassware, less 70 & iq%
Glauber Salts bbl. ® 4~
GlauberSalts less 2®» g
Glue, brown ... H@
Glue, brown grd 10®
Glue, white ... 45
Glue, white grd 15@
Glycerrne 60®
a
30
20
kSll 11‘11 &
Mace, powde 95@1 00
Menthol 4 50@4

Morphine
Nux Vom .
Nux Vomica pow. @ 20
Pepper, black pow. @ 30
Pepp]er, white .... @ 3
Pitch, Burgundy .. % 45
Quassia i i2ze 45
uinine, 5 oz. cans %2 10
ochelle Salts .. 36ft 40
Saccharine 50010 70
Salt Peter ... 30
Seidlitz Mixture 31® 35
Soap, green .... 15® 20

Soap, mott castile 12® 15
Soap white castile
Soap, white castile
less, per bar 7
Soda ASh ...
Soda Bicarbonate lft
Soda, Sal ... 4®
Splrlts Camphor @
Sulphur roll .. @
Sulphur Subl.
Tamarinds ...
Tartar Emetic
Turpentine Venice 90@1 GO

Vanilla Ex. pure 1 0001 50
Witch Hazel __ 65@1 00
Zinc Sulphate S @12
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GROCERY PRICE CURRENT

These quotations are carefully corrected weekly, within six hours of mailing
and are intended to be correct at time of going to press. Prices, however, are
iable to change at any time, and country merchants will have their orders filled

CHEWING GUM
Adams Black Jack .. 62
Adams Sappota
Beeman’s Pepsm

at market prices at date of purchase. Beschnut
Chiclets ...
ADVANCED DECLINED ol Mt chine o &
olgan i ips ....
Dentyne ... 63
gﬁ'é’ecs"e'a‘e Barley Doubiemint 4
Currants Flag Spruce * 59
Caraway Seed Juicy Fruit -9
Poppy Seed Red Robin 62
Mustard Seed Sterling Gu 62
Sterling 7-Point . 62
Spearmint, Wrigleys ..
gpearmlnt g tl;ox jars %QZ)
earmint ox jars
Index to Markets PR Sl 2 L 2B
1 2 Yucatan
By Columns AMMONIA Clama Zeno
Do Little Neck, lib. @1 25
12 oz. ovals, 2 doz. box s Clam_ Bouillon Wal?e'_:oé:z?kl_eéTglf co
Col AXLE GREASE Burnham’s % pt -
A Frazer’s. Burnham's pis F(:;ermans Sweet 33%
Ammonia 1 lib. wood boxes, 4 doz. 300 Byrpham's qts remium
Axle Grease 1 lib. tin boxes, 3 doz. 2 S5 Caracas
3%¢th. tin boxes, 2 dz. 425 Corn W alter M. Lowney co.
B 10lb. pails, per doz. ..6 @ ~alr) Premium, Vis 2
Baked Beans 1 151b. pails, per doz. ..7 20 Good 0Q@1 Premium, %s
Bath Brick 1 251b. pails, per doz. .12 00 fancy - 1 30
BIUING: ovrerns 1 French Peas CLOTHES LINE
Errgg,ﬁfsm Foo % No lBApeKrEgozBEA’\A‘lf?@ 90 M°”bag°” (Natural) 15 No 40T wisted Co{:lgrrldoz%
Brushes . 1 No 2, per doz. 75@1 40 per doz...... b """"""""""" No. 50Twisted Cotton1 30
Butter Color 1 No. 3, per doz. 85@1 75 o, 2, Fajpsererries No. 60Twisted Cotton1 70
BATH BRICK No. 2, Fancy . No. gggwwdteg gotton% 88
ENGISA  toeetoeoresseree % Hominy 0. raided Cotton
Candles .. 4 Standard oo, % No.  6G0Braided Cotton 1 25
Carbon Oils 2 JBLUING, Lobster 80Braided Cotton 2 26
Catsup 2 Condensed Pearl Bluing S RN 50Sash Cord .... 176
Cheese 2 small C P Bluing, doz. 45 . 0. _60Sash Cord 200
Chewing; Gum 3 large C P Bluing, doz. 76 Picnic Flil}ackerel - 60 Jute 0
gﬂoccoor?;tem: g s SFkolg%rg 12 mg:{g:g % b 76% JSUI;?U 1
Clothes ldnes 3 ummer Sky, Z. CS. 9 Galvanized ere
gggggnut 3 Summer Sky, 10 dz bbl 4 00 ggﬂggg %/Olb No ES eacﬂ }882 Ilong : ?8
Coffee . 3 BREAKFAST FOODS Tomato, 1 Ib. 150 No. 28 each Toon Iggg 70
Confections 4 Apetizo, Biscuits ... 300 Tomato, 2 1D 280 N0 19 each 100ft long 2 10
>IrnoKeil . & Bear Food, Pettljohns 2 13 Mushrooms e . 9
Crackers ... 5. 6 Cracked Wheat, 24-2 280 Buttons, %s @17 Baker® COCOA 37
Cream Tartar . 6 Cream of Rye, 24-2 .. 300 Buttons, Is @33 aKers . T
o Quallzer l;uff;egi1 }\?A}che . 31%% Hotels, Is @23 ((::Lei\éﬁlig?d i %
uaker ufrre eat tal, -
Dried Fruits * 8uaker Brkfst Biscuit 1 90 Cove, 75 Colonial. %s
E Quaker Corn Flakes 176 Cove, @1 40 Epps
Evaporated Milk ... 6 Victor Corn Flakes 220 Hershey’s, "uAas
F Washmghton Crisps .. 18  Plums . Q@i 36 nerslheys %s %%
Farinaceous Goods 6 heat Hearts . - 29 UYTeT oo
W heatena 4 Pears In Syrup Lowney, %s A
Fishing Tackle 6 No. 3 cans, per doz. .1 50 | % %
Evapor’ed Sugar Corn 20 p owney, %S
F;Ilavonngd EFXUSC ; Farinose, 24-2 2 Peas Lowney, 9%s B
,:r?]lftr ?2,5 ee 7 Grape Nuts .. Marrow fat 1 00 Lowney, 61b. cans 33
Grape Sugar Flakes . 250 Early June 1 10@1 25 Van ‘Houten, Via 13
. Sugar Corn Flakes 2 50 Early June siftd 145@1 55 Van Houten, %s 13
Gelatine 7 Hardy Wheat Food 2 25 Peaches Van Houten, %a 36
Grain Bags 7 Holland RUSK .o 20 e o 001 26 Vvan Houten, I's 65
Herd , ke Com ke 1m NS i e e S B Wan e 8
erbs - ebb ...
Hides and Pelits. 8 Minn. Wheat Cereal’ 375 . ... Pineapple 176@2 10 Wilber. %s 33
Horse Radish 3 Ralston Wheat Food 450 A - g Wilber, Vis 3
Ralston Wht Food 10c 2 25 Sliced . 9%5@2 68 COCOANUT
Ice Cream ...ooennn 8 lgggnsanMhole Wheat 230 Fair . Pumpkin . D Vi De%\ham's perSAb.
J BiSCUIt  oovverrvccirivrrrenen 280 Good 0 V:z 51b. gggg %9
Jelly 8 Saxon W heat Food 280 Fancy Vis 15 Ib. case © 29
Jelly Glasses 8 Shred Wheat Biscuit 3 60 No. 10 2 40 -
y TriSCUit, 18 oo 180 Raspb Vis, 15 Ib. case 28
) Pillsbury’s Best Ceri 425 standard a.s_p“f.r.”es © I\f 1glb'e/°a51961
Macaroni 8 Post Toasties, T-2 .. 2 50 s (& B Lo
Mapleine 8 Post Toasties, T-3 .. 270 Salmon callope ems
§ Fost Taven pariage 530 Warens, TlbTan . g0 Vi & s pails
,\'),"(')ngseg"ea' g BROOMS Red Alaska 180@1 90 Bulk, barrels
M ustard g Fancy Parlor, 25 Ib. 425 Med. Red Alas Ka 1 40@1 45 Baker's Brazil Shredded
Parlor, 5 String, 25 Ib. 4 00 Pink Alaska ___ 120 10 6c pkgs., per case 2 60
Standard Parlor, 23 Ib. 3 50 26 10c pkgs., per case 2 60
NUES e 4 Common, 23 Ib 325 . Sardines 16 10c ang pkgs.,
(e} Special, 23 Domestic, Vis ... 370 per case
Olives 8 Warehouse Domestic, Vi Mustard 3 /A  F° "T7F e
"""""" p Common, W hisk 100 Domestic, % Mustard 325 COFFEES ROASTED
Petroleum Products g Fancy, Whisk ... 125 french 0L RIO
Petro -8 French, %s Common 19
P:%eses s BRS%rSuFt‘)ES No. 3 Sauer Kraut (E:ﬁ”
""" 0. 3, cans oice
g!)aglsng Cards g Solid Back, 8in.. 76 _No. 10, cans Fancy .
------- 8 Solid Back, 11 in B i Peaberry
Pointed Ends 23]
Dunbar, Is doz... Santos
Ric 9 No 3 Stove Dunbar, 1%s doz.. Common 20
Rolled Oats 9 No. 2 . . Succotash Fair 24%
No. 1 . Fair . . D Choic 21
Salad Dressing 9 Shoe E:,?g Eggggrry %g
Saleratus . 9 No. 3 . Y Strawberri Maracaibo
rawberries -
ga) Soda § No. 7 Standard % Fair .. .z
Salt Fish 9 No 3 Fancy . 225 Choice .
Seeds . 10 ' Tomatoes Mexican
Shoe BI 0 5B UTTER COLOR ' Good . % Cchoice 2%
Snuff 10 CY NDLES Fancy %Z) Fancy 26
g;oa(ijcaes 1o Pparaffine, C: 7 Noi0 una 2 Fair |, Cuatemala
Starch 10 Paraffine, 12s 7% Fancy”“
Syrups .10 Wicking 20 Vis, 4 doz. in case ..2 60 T
) !
T CANNED  S00DS 05 4 %a0 in"ease™ 8 & private Growth ... 2
Table Sauces 10 3p StandalPé)s @ 90 ' Mandling 35
No. B @2 75 i CATSUP Aukola 32
13 e Biackp Snider’s pints ... 35 o
ac 9”'9550%% go Snider’s % pints 136 Short Bean
........................ Long Bean
Standard No. 10 5 pcme CHEESE 17 AL o
13
B aked Beans 85@1 80 Carsgn City %5730 Bogota
Brick .. % Eair 24
W icking 13 ged Kidney Leiden %15 Fancy 26
Wooden-ware . W"'”g Limburger 18 Exchange Market, Steady
Wrapping Paper _ 14 ax TBineberries Ehnaeapple 40 Spot Market, Strong
Yeast Cake M 14 Standard . 49 Stap Sagom N P\E}CkﬁgeB i
"""""""""" No- 10 Swiss, domestic @0 Arpuckle o' 16 50

McLaughlin’s X XXX

McLaughlin’s XX XX
package coffee is_sold to
retailers only. Mail all or-
ders direct to W. F. Mec-
Laughlin & Co.. Chicago,

Extracts

Holland, % gro. bxs. 9
Felix, V4 gross ... 115
Hummel’s foil, % gro. 85
Hummel’s tin, % gro.

CONFE((:ZTIONERY

Stick Candy Palls
Horehound 9
Standard 9%
Standard, 10
Twist, small 10
Jumbo
Jumbo, small
Big Stick .. .
Boston Sugar Stick .. 14

Mixed Candy
Broker» Paétl)/so
Cut Loaf . 10
French Cream 10
Fancy .
Grocers 7
Kinder arten
Knderoar B
Ma]estlc .19
Monarch 19
Novelty n
Paris Creams n
Féremlio Creams 14

oyal .. 0
Speycial %
Valley Creams 13
X L0 .. 7%

Specialties
L Pails
Auto Kisses (baskets) 13
Autumn Leaves 13
Bonnie Butter Bites .. 17
Butter Cream Corn .. 15
Caramel Dice . 13
Cocoanut Kraut
Cocoanut W affles
Coffy Toffy
Dainty Mints 7 Ib.

tin 16

Emdplre Fudge | 14
Fudge, Pinea e 14
Fudge W al I'I‘L)Jp 14
Fudge, Filbert .
Fudge, Choco. Peanut 13
Fudge, Honey Moon . 14
Fudge, Toasted Cocoa—
nut 14
Fudge, Cherry 14
Fudge, Cocoanut 14

Honeycomb Candy 16
Iced "Maroons 14

Iced Gems .. .15

Iced Orange Jellies .. 13

Italian Bon Bons ... 13

Lozenges.

Lozenges,

Manchus .

Molasses Kisses, 10

Ib. bOX s 13

Nut Butter Puffs .. 14

Pecans, Ex. Large .. 14
Chocolates Pails

Assorted Choc... 16

Amazon Caram

Champion ... 12
Choc. Chips, Eureka 19
Climax s 14
Eclipse, Assorted 14
Ideal Chocolates .... 14
Klondike Chocolates 18
Nabobs

Nibble Sticks

Nut Wafers ... 18
Ocoro Choc. Caramels 17
Peanut Clusters 20
uintette
egina

Star Chocolates
Superior Choc,

Pop Corn Goods

W ithout prizes.
Cracker Jack with

coupon

25
Pop Corn Goods with Prizes
Oh My 100s 50

Cracker Jack, with Prize
Hurrah, 100s 3 50
Hurrah, 50s
Hurrah, 24s
Cough Drops
Boxes
Putnam Menthol }4
Smith Bros........ 26
NUTS—Whole
Ibs.
Almonds, Tarragona 22
Almonds, California
soft shell Drake ..
Brazils . 12@13
Filberts .
Cal. No. 1S. S _ @17
W alnuts, Naples .
W alnuts, Grenoble
Table nuts, fancy ..
Pecans, Large .... @14
Pecans, Ex. Large @16
Shelled
No. 1 Spanish Shelled
Peanuts ... 7
Ex. Lg. Va. Shelled
Peanuts ... 14% @11
Pecan Halves ... @
W alnut Halves
Filbert Meats ....
Alicante Almonds

@64
Jordan Almonds .

Peanuts
Fancy H P Suns
Raw .. 5%@6%
Roasted . 1@ 1%
H. P. Jumbo,

Raw 7% @8
Roasted 8%@ 9
CRACKERS
National Biscuit Company
rands

in-er-Seal Trade Mark
Package Goods

)
o
(]

Baronet Biscuit
Flake Wafers
Cameo Biscuit . 1
Cheese Sandwich
Chocolate W afers
fig Newton
Five O’clock Tea Bet
Ginger Snaps NBC
Graham Crackers
Lemon Snaps ...
M. M. Dainties ...1
Oysterettes .. .
Pretzeenos
Royal Toast
Social Tea Biscuit
Saltine Biscuit .
Saratoga Flakes .
Soda Crackers, N.B. C.
Soda Crackers Prem. 1
(Jneeda Biscuit
Uneeda Ginger W afer
Vanilla W afers
W ater Thin Biscuit ..
Zu Zu Ginger Snaps 50
Zwieback D

.

% e roe80888s

Other Package Goods
Barnum’ Animals .. 60
Soda Crackers NBC 2 60
Fruit Cake ... 300

Bulk Goods

Animals ..o,

Atiantics, Asstd. ...1 13
Avena Fruit Cakes .. 12
Bonnie Doon Cookies 10
Bonnie Lassies 14
Banquet Wafers
Cameo Biscuit
Cecelia Biscuit
Cheese Tid Bits

Chocolate Bar (cans) 20
Chocolate DroP Center 18
Chocolate f Cake 18
Choc. Honey Fmgers 16,
Circle Cookies 12
Cracknels 24

Cream Fingers
Cocoanut Taffy Bar .. 15
Cocoanut Drops....... 12
Cocoanut Macaroo
Cocoanut Molas. Bar 16
Cocont Honey Fingers 12
Cocont Honey Jumbles 12
Coffee Cakes Iced .
Crumpets .

Dinner Pail Mixed .. 10
Extra Wine Biscuit .. 15
Family Cookies . 10
Fig Cakes Asstd..
Fireside Peanut Jumb 10
Fluted Cocoanut Bar 12
Frosted Creams 10
Frosted Ginger Cook. 10
Frosted Raisin Sgs. ..

Full Moun ...

Ginger Drops

Ginger Gems P ., 10
Ginger Gems, Iced .. 11
Graham Crackers ... 9
Ginger Snaps Famil 9%
Ginger Snaps Roun
Hippodrome Bar 12

Honey Fingers Ass’t 12
Honey Jumbles 12
Hbusehold Cookies .. 10

Household Cooks. Iced 11
Imperials .. 10
Jubilee Mixed

Kaiser Jumbles
Lady Fingers Sponge 30
Leap Year Jumbles .. 20
Lemon Biscuit Square 10
Lemon Cakes ... 0
Lemon W afers
Lemona

Lorna Doo
Mace Cakes

Mol. Frt. Cookie, Iced
NBC Honey Cakes

Oatmeal Crackers

Orange Gems
Oreo Biscuit
Othello
Penny Assorted
Picnic Mixed ..
Raisin Cookies
Raisin Gems
Reveres Asstd
Rittenhouse Biscuit
Snaparoons ...

Spiced Cookie
Spiced Jumbles,
Sugar Fingers
Sugar Crimp ..
Sultana Fruit B
Sweethearts

Vanilla W afers

10

10

. 10

Marshmallow Pecans %111
12

9

(0]

26

15
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Butter

Picnic Oysters 7%
Oysters

Soda

Saratoga Flakes
Saltines

Oyster

N B C_ Picnic Oysters 7%
Gem Oysters
Shell 8%

Sugar W afer Specialties

Adora 1 00
Nabisco 100
Nabisco 175
Festino 1 50
Festlno 2 50
Lorna D 100
Anola 100
Champag 2 50

Above quotations of Na-
tional Biscuit Co., subject

to change without notice.

CREAM TARTAR
Barrels or Drums .
Boxes ...
Square Cans .
Fancy Caddies

DRIED FRUITS

Apples
Evapor’ed Choice blk.
Evapor’ed Fancy pkg.

Apricots

California e 8% @10
Citron

corsican  ..iinn 16%
Currants

Imported, 1 th. pkg. ..11%

Imported, bulk ... 11%
Peaches

M uirs—Choice, 251b. 6%

Muirs—Fancy, 251b. .. 7%

Fancy, Peeled, 25th. ..12
Peel

Lemon American 12%

Orange American 12%
Raisins

Cluster, 20 cartons ..2 25

Loose Muscatels, 4 Cr. 8%

Loose Muscatels, 3 Cr. 8%

L. M. Seeded, 1 1b. 8%@9
California Prunes

J0-100 251b. boxes ..@ 7%
30- 90 25Tb. hoxes 8%
?0- 80 251b. boxes ..@ 9%
50- 70 25Th. boxes .@10
50- 60 25Th. boxes ..@10%
10-50 25Th. boxes @11

EVAPORATED MILK
Red Band Brand

40

. 350

5 case lots, 5¢ less; 10

case lots, less.
FARINACEOUS GOODS

Beans

California Limas _ 6%

Med. Hand Picked 37

Brown Holland ... 20
Farina

25 1 Ib. packages ....1 60

Bulk, per 100 tb....... 4 50

Original Holland Rusk
Packed 12 rolls to container
3 containers (40) rolls 3 20

Hominy
Pearl, 100 Ib. sack .. 2 50
Maccaronl and Vermicelli
Domestic, 10 Th. box .. 0
Imported, 25 Th. box ..3 50
Pearl Barley
Chester .. .. 340
Portage 475
Pe
Green Wlsconsm bu. 300
Split thuiiciiiivcieene 6%
East India 5
German, sacks v B
German, broken pkg.
Tapioca
Flake, 100 . sacks ..5%
Pearl, 100 Th. sacks .. 5%
Pearl, 36 pkgs.. .

Minute 36 pkgs..

FISHING TACKLE
% to 1

1% to 2 In.
1% to 2|
1% to 2
iIn

Cotton Lines

1,10 feet
2,15 feet
3,15 feet
. 4, 15 feet .
. 5, 15 feet
. 6 15 feet
. 7, 15 feet
15 feet .
15 feet

Linen Lines

7

Poles
Bamboo, 14 ft., per do*. 56
Bamboo, 16 ft., per dox. 60
Bamboo, 18 ft., per doz. 80
FLAVORING EXTRACTS
Jennings D C Brand
Extract Lemon Terpenless
Extract Vanilla Mexican
Both at the same prlce85

No. 1, p box % oz. ..

No. 2, F box, 1% oz. 120

No. 4, F box, 2% o0z. 2 25

No. 3, 2% oz. Taper 2 00

No. 2, 1% oz. flat__ 175
FLOUR AND FEED

Grand Rapids Grain &

Milling Co.

Winder W heat
Purity Patent ...6 00
Fancy Spring . 6 75
Wizard Graham . 5 60
W izard, Gran. Meal . 4 80
leard Buckw’t cwt. 3 60

RYE e 6 25
Valley Clty Mllllng Co.
Lily Wh 6 50
Light Loaf 6 10
Graham . 2 60
Granena Hea 270
ran Meal 19
Bolted Meal .. 180
Voigt Milling Co
Voigt’s Crescent . 650
Voigt’s Royal . 690
Voigt’s Flouroigt .... 6 50

V0|gts Hygienic G'ra- 5
Watson Higgins MlIIlng Co.
Perfection 6 3
Tip Top Flour . 5
Golden Sheaf Flour .. 5 30
Kern’s Success 5

Marshalls Best Flour 5 90
Worden Grocer Co.
Suaker, paper . . 580
uaker, cloth . 5 90
Kansas Hard W heat
Voigt Milling Co.
Calla Lily i 50
Worden Grocer Co.
American Eagle, %s 6 20
American Eagle, %s 6 10
American Eagle, %s 6 00
Spring W heat
Roy Baker
Mazeppa (New) ... 575
Golden Horn bakers 5 65
W isconsin Rye . 585
Bohemian Rye 525

Judson Grocer Co.

Ceresota, %s
Ceresota, %s
Ceresota, %s
Voigt Milling Co.
Columbian ... 25
Worden Grocer Co
Wingold, %s cloth .. 6 60
Wingold, %s cloth 6 40
Wingold, %s cloth .. 6 30
Wingold, %s paper 6 35
Wingold, %s paper 6 30
Meal
Bolted ..o 4 60
Golden Granulated .. 4 80
heat
New Red . 100
New W hite 98
Oats
Michigan carlots .... 36
Less than carlots .... 38
Corn
Carlots ... 76
Less than carlots .... 78
ay
Carlots ..o 16 00
Less than carlots .. 18 00

ee
Street Car Feed .... 31 Of
No. 1 Corn & Oat Fd 30 00
Cracked Corn 30 00

Coarse Corn Meal ... 30 00
FRUIT JARS
Mason, pts., per gro. 4 65
Mason, ots., per gro. 500
Mason, % gal. per gro. 7 40
Mason, can tops, gro. 2 25
GELATINE
Cox’s, 1 doz. large.. 1 45
Cox’s, 1 doz. small .. 90
Knox’s Sparkling, doz. 1 25
Knox’s Sparkling, gr. 14 00
Knox’s Acidu’d doz. .. 125
Minute, 2 qts., doz. ..1 10
Minute, 2 qgts., 3 doz. 3 25
Nelson’s 150
Oxford 75

Plymouth 125
Plymouth Rock, Plain 90
GRAIN BAGS

Broad Gauge 18
Amoskeag 19
Sage
Hops
Laurel
Senna Laves

HIDES AN

ides
Green, No. 1
Green, No. 2
Cured, No. 1
Cured, No. 2
Calfskin, gree 115
Calfskin, green, No. 2 13%
Calfskin,* cured, No. 116
Calfskin, cured. No. 2 14%
Pelts

Old Wool 60@1 25
Lambs 15@ 25
Shearling 10@ 20

MICHIGAN

Tallow
No. 1 @5
No. 2 @4
Wool
Unwashed, med. @24
Unwashed, fine .. @20
HORSE RADISH
Per doz....niiie
Jelly
5Th. palls, per doz. ..2 30
151b. pails, per pail .. 65
30Th. palls, per pail ..1 25
ICE CREAM
Piper Ice Cream Co.Brands
Bulk, any flavor 60

Fancy
JELLY GLASSES

% pt. in bbls., per doz. 15

% pt. in bbls., per doz. 16

8 o0z. capped bbls.,

per doz.. ‘Ig

MAPLEINE

2 oz. bottles, per doz. 30

1 oz. bottles, per doz. 1 75

16 oz. bottles, per dz. 18 0

32 oz. bottles, per dz. 30 00

MINCE MEAT

case 285

MOLASSES

New Orleans
Fancy Open Kettle ... 42
Choice
Good
Fair
Half barrels
No. 2%
No.
Red Hen, No. 10 ....1

MUSTARD
% Th. 6 Th. box

OLIVES
Bulk, 1 gal. kegs 1 10@1 20
Bulk, 2 gal. kegs 1 05@1 15
Bulk, 5 gal kegs 1 00@1 10
Stuffed, 0z D
Stuffed, 802

Per

Stuffed, 14 oz.. . 22
Pnted (not stuffed)

14 .22
Manzanllla 8 oz. D
Lunch, 10 oz. 13
Lunch, 16 oz. . .22
Queen, Mammoth, 19

(ST 425
Queen, Mammoth, 28

...................................... 75

per dozZ.....cn.
PEANUT BUTTER
el-Car-Mo Brand
24 Ib flbre pails

14 Tb. fibre pails 10
23 oz. jars, doz. ..2 25
2 Th. tin palls 1 doz. 2 85
6% oz. jars, 2 doz. 180
PETROLEUM PRODUCTS
. Iron Barrg
Perfection ... %

Red Crown Gasoline 13.

Gas Machlne Gasoline 21.9
P Naphtha 125
Ca |t0| linder ... 29.9
Atantlc ed Englne 134
Summer Black 7.2
Polarine 289
PICKLES
Medium
Barrels, 1.20U count .. 7 50
Half bbls., 600 count 4 25
5 gallon kegs ... 90
mall
Barrels
Half barrels
5 gallon kegs
Gherkins
Barrels

Half barrels
5 gallon kegs .
Sweet small

Barrels
Half barrels
5 gallon kegs

PIP

ES
Clay, No. 216, per box 1 75
Clay, T. D. full count 60
Cob

P
. 90, Steamboat .... 75

15, Rival assorted 1 25
. 20, Rover, enam’d 1 50
. 572 Slpeual ........... 175
. 98 Golf. Satin fin. 2 00
. 808, Bicycle 2 00
. 632 Tourntk\fvhlst 225

POXAS
Babbitt’s, 2 doz........... 17

PROVISIONS
Barreled Pork
Clear Back ..22 00@23 00
Short Cut ClIr 20 00@21 00
14 00@15 00
24 00@25 00

ceeeeenee 2600
Meats

14%@15
Lar

in tierces 11 @11%
10% @11
.advance..%
advance%
.advance%
advance%
pails...advance%
pails...advancel
...advance 1

"'ﬁ'é{Hw"i'l'y'
Dry Salt
S P Bellies

Pure
Compound Lard

pails

8 Thpails

TRADESMAN

Smoked Meats
14-16 Ib. 15 @15%
16-18 Ib. 14%@15
18-20 Ib. 14%@15
Ham, dried beef

SELS i 29 @30
California Hams 11 @11%
Picnic Boiled

Hams
Hams,
Hams,

Hams ... 19% @20
Boiled Hams 23 @23%
Minced Ham 12 @12%
Bacon ... 16 @25

Sausages
Bologna 10%@11

. 9%@10
12 12%
11 %12

Tongue ..

Headcheese

Boneless .. 20 0020 50

Rump, new 24 50@26 00
Pig’s Feet

Kits,
% bbls.,

% bbls., 80 Ibs..

Casi
Hogs, per T
Beef, rounds,
Beef, middles
Sheep

Unc Bu
Solid Dairy __ 2%@16%
Country Rolls .. 13 @19%

Canned Meats
Corned Beef, 2 Th. .
Corned Beef, 1 Th.
Roast Beef, 2 Ib..
Roast Beef, 1 th..

Potted Meat, Ham
Flavor, %S ... 48
Potted Meat, Ham
Flavor, %S ... 90
Deviled Meat, Ham
Flavor, %S ... 48
Deviled Meat, Ham
Flavor. %s ... 90
Potted Tongue, %s .. 48
Potted Tongue, %s .. 90
RICE
Fancy
Japan Style .5 5%
Broken .. 3% @4%
ROLLED OATS
Rolled Avenna, bbls. 5 60
Steel Cut, 100 th. sks. 2 90
Monarch, bls...c...... 35
Monarch, 90 Th. sks. 255
Quaker, 18 Regular .. 145
Quaker, 20 Family 4 50

SALAD DRESSING

Columbia, % pint __2 25
Columbia 1 pint 4 00
Durkee’s, large, 1 doz. 4 50
Durkee’s small, 2 doz. 525
Snider’s large, 1 doz. 2 35
Snider’s, small, 2 doz. 135
SALERATUS
Packed 60 Ths. in box.
Arm and Hammer 3 00
Wyandotte, 100 %s 3 00
SAL SODA
Granulated, bbls............... 80
Granulated, 100 Ibs. cs. 90
Granulated, 36 pkgs. 125
SALT
Common Grades
100 3 Th. sacks 260
70 4 Th. sacks 240
60 5 Th.sacks . 240
28 _10 Thsacks . 225
56 Tb. sacks 40
28 Thb. sacks 20
W arsaw
56 Th. sacks ... 26
28 th. dairy in drill bags 2
Solar Rock
56 Th. SACKS coveereriiienns 26
Common
Granulated, Fine 110
Medium, Fine 115
SALT FISH
Cod
large, whole .... 7%
Small, whole .... 7
Strlps or bricks .,.9%13
Pollock . 6
Smoked Salmon
SErips o
Halibut
Strips 18
Chunks 19
Holland Herring
Y. M. wh. hoop bbls.
Y. M. wh. hoop % bbls.
Y. M. wh. hoop kegs
Y. M. wh. hoop Mllcher;
ke
Stan%ard bbls
Standard, % bbls..
Standard, kegs 95
Trout
No. 1, 100 Ibs.
No. 1, 40 Ibs
No. 1, 10 Ibs
No. 1, 2 Ibs.

Mackerel

Mess,
Mess, 40
Mess,
Mess,
No.
No.
No.

A
Canary, Smyrna

8
Caraway .oooooosverrorone 16
Cardomon, Malabar 1%%
Celery
Hemp, Russian . 5
Mixed Bird . 9
g/lustard white %g
0
Rape” i)

SHOE BLACKING

Handy Box, large 3 dz. 3 50
Handy Box, small 126
Bixby’s Royal Polish *5
Miller's Crown Polish 85

SNUFF
Scotch, in bladders .... 37
Maccaboy, in jars ... 35
French Rapple in jars .. 43

Boxes 5%
Kegs, 4%
Whole Spices
Allspice, Jamaica 9% 0
Allspice, lg Garden 11

Cloves, Zanzibar
Cassia, Canton 14 15
Ca55|a 5¢c pkg. dz. 25
Ginger, African @ 9%
Ginger, Cochin
Mace, Penang @7
Mixed, No. 1
Mlxed, No. 2
Mixed, 5c¢ ;lk
Nutmegs, 70-180 ...
Nutmegs, 105-110
Pepper, Back .
Pepper, i
Pepper, Cayenne .. 22
Paprlka Hungarian
Pure Ground in Bulk
Allspice, Jamaica .. 12
Cloves, Zanzibar .. 28
Cassia, Canton .... 22
Glnger African @18
Mace, Penang Q75
Nutmegs .M. @35
Pepper, Black @18
Pepper, W hite @32
Pepper, Cayenne, @24
Paprlka Hungarian @45
STARCH
Corn
Kingsford, 40 tbs..... %
Muzzy, 20 lib. pkgs. 6%
Kingsford
Silver Gloss, 40 lib. 7%
Muzzy, 40 1Th. pkgs. 5
Glos
Argo, 24 5¢ pkgs...... 90
Silver Gloss, 16 31lbs. ..6%
Silver Gloss, 12 6lbs. 8%
) Muzzy
48 lib. packages 5
16 31b. packages
12 61b. packages

50Tb. boxes
SY

RUPS

Corn
Barrels
Half barrels
Blue Karo No. 1%,

............................. 34

Blue Karo No. 2, 2dz. 1 95
Blue Karo, No. 2% 2
[o Lo T 2SN
Blue Karo, No. 5 1dz. 2 30
Blue Karo, No. 10, %
Red Karo No. 1% 4

80
Red Karo, No. 2 ,2 dz. 2 30
Red Karo, No. 2%, 2dz. 2 75

Red Karo, No. 5 1dz. 270
Red Karo, No. 10 %
doz
Fair 16
Good 20
Choice 25
Folger's Grape Punch
Quarts, doz. case .. 600
TABLE SAUCES
Halford, large 375
Halford, small 225
TEA
Uncolored Japan
Medium 0@25
Choice
Fancy ..
Basket-fired Med’'m 28@30
Basket-fired Choice 35@37
38@45

Basket fired Fancy

No. 1 Nibs

Siftings, bulk I@1
Slftlngs 1 tbh. pkgs 12@14

Gunpowder

Moyune, Medium 28@33
Moyune, Choice 35@40
Moyune, Fancy .... 50@60
Ping Suey, Medium 25@30
Ping Suey, Choice 35@40
Ping Suey, Fancy 45@50

Young H ysovn

Choice
Fancy

29
Oolong
Formosa, Medium .. 25@28
Formosa, Choice 32@35
Formosa Fancy 50@60
nglish Breakfast
Congou Mediu 25@30
Congou, Ch0|ce ... 30@35
Congou, Fancy -— 40@60
Congou, Ex. Fancy 63@80
. Ceylon
Pekoe, Medium -----

28@30
Hr Pekoe, Choice .. 30@35
Fancy 40@50

Flowery O. P.

OBACCO

ine Cut
Biot 4
Bugle,
Bugle,
nan ”Eatch 8and 16 ozlggg
Dan Patch, 2 oz. . 4
Fast Mall. 7
Hiawatha, .
Hiawatha, 5c 5
May Floweg 16 9
No Limit 0z.. .1

3

m*’ 16 02 .3 60
B’th{? §oand 16 0z. u- 40

Stasis Ja

Ilwere? fb L

sweal %HKE’? 5%” Blar 87“5
Sweet Cuba, 10c .

Sweet Cuba, 1 Ib. tIA 450

YA

Sweet %ld?le A‘Si:ﬁA*fl;.lil E& %i
Sweet Burley, 8 ,77. 245
&weet Burley. 16 oz. 4 9D
Sweet Mist, % gro. 570
Sweet Mist. 8o T ..' n 10
Telegram, 5c .. K »
Tiger, 5¢ ... 7. * «2

THAEE BaRiGANE 167" 2@(9

Uncle Daniel, 1 0z. .. 52
Plu
Am. Navy, 16goz. 3
Apple, 10 ib. butt .;;; e«
Drumm nd Nat. Leaf 2
and S th...... RO
Drummond Nat. Leaf *'
per doz - o
Battle Ax ...
Bracer, 6 and 12 Ib 30
Big Four 6and 16 Ib. 32
Boot Jack, 2 Ib......... on
Boot Jack, per doz. 96
Bullion, 16 0Z.....o... * Ay
Climax Golden Twins 48
C max, z 4
Climax. a7
Day’s Work, 7 * 14'lb. 38

Creme de Menthe, Ib. 62

Derby, 5 Th. boxes 28
5 Bros., 4 Tb.. 6
Four Roses, ldc . on
Gilt Edges, 2 Th. 7.7.° go
®°Jd 5°Pe. 6 and é2 th. 58
Gold Rope, 4 and Ib. 58
G. O. P, 12and 24 Tb. <0
Granger Twist, 6 Ib N

Blorse g‘noeloﬁaannd %325% B

Honey Dip Twist
and” 10 0.
JoIIy Tar, 5 and 8 tb* 40
T. 5% and 11 Ib. .. 40
Kentucky Navy, 12 Th. 32
Keystone Twist, 6 Tb 45
Kismet, Th.
Maple D|p 20 oz. . 28
Merry Widow. 12 Th!".. 32
Nobby Spun Roll 6 * 3 58
Parrot, 10 s R
Patterson’s Nat. Leaf’ 9B
Peachey, 6 12 * 24 Ib. 41
Picnic “Twist, Th. 45
Piper Heldsleck 4 & 71b.69
Piper Heidsleck, per dz. 96

Polo, doz., per doz. 48
Redicut, 1%  0Z....coo... B
Scrapple 2 and 4 doz. 48
Sherry Cobbler, 8 oz. 32
Spear Head, 12 oz. ..
Spear Head, 14% oz. .. 4
Spear Head, 7 oz. 4
Sq. Deal, 7, 14 & 28 Tb. 30
Star. 6, 12 and 24 lb. 43
Standard Navy, 7%, 15
and 30 Ib...concinn
Ten Penny, 6and 12 Ib. 35
Town Talk, 14 oz..... 31
Yankee Girl 12 & 24 1b. 31
Scrap
All Red, 5C .ccvverenn. 576
Am. Union Scrap 5 40
Bag Pipe, 5c . 5 88
Cutlas, 2% oz.. . 26
Globe Scrap, 2 oz. ... 30
Happy Thought, 2 oz. 30

Honey Comb Scrap, 5¢c 676
Honest Scrap, 6¢c .... 155

Mail Pouch, 4 doz. 5¢c 2 00
Old Songs, 5C .o 576
Old Times, % gro. ..5 50
Polar Bear, 5¢c, % gro. 5 76
Red Band, 5¢c % gro. 576
Red Man Scrap, 5¢ .. 142
Scrapple, 50 k/qs ... 48
Sure Shot, gro. 576
Yankee Girl Scrap 20z. 5 76
Pan Handle Scrp %gr 676
Peachey Scrap, 5¢ .... 576
Union Workman, 3% 6 00



SPECIAL PRICE CURRENT
12

Smoking
ft 7 oz. 30
6 00

AU .Leaf 2%
UB, 3% .
BB, 7 oz..

Big Chief,
Big Chief,

16 oz .... 30
Bull durllam, ve

Bull .Durham, loc
Bull Durham, lac
Bull Durham, 8 oz. ..
BuU Durham, 16 oz. ..
Buck Horn, 5¢
Buck Horn, 10c

Briar Pipe, 5c
Briar Pipe, 10c
Black Swan, 5c ___ 576
Black Swan, 14 oz. 3 50
Bob White, 5c .. 6 00
Brotherhood, 5¢ ... 6 00
Brotherhood, 10c .... 11 10
Brotherhood, 16 oz 5 05
Carnival, 5 70
Carnival, 39
Carnival, 40
Cigar Clip’g, Johnson 30
Cigar Clip'g, Seymour 30
Identity, 3 and 16 oz. 30
Darby Cigar Cuttings 4 50
Contlnental Cubes, 1Uc _ yo
Corn Cake, 14 oz. ....
corn Cake, 7 oz. .... 145
Corn Cake, 5¢ .... ... 5 76
Cream, 50c pails ..... 4 70
Cuban Star, 5c foil 07
Cuban Star, 16 oz. pis 5 72
Chips, 10C .....cccoocviueens 10 30

urns Best, 1%

Dills Best, 3%

Dills Best, Ib oz 3
Dixie Kid, 5c ... 48
Duke’s Mixture, 5¢ .. 576
Duke's Mixture, 10c ..11 52
Duke’s Cameo, 5¢ .... 576
Drum, 5c

F. F. A, 4 5 04
F.F. A, 7oz 11 52
Fashjon 5c 6 00
Fashion, 16 o 528
Five Bros., 5c 576
Five Bros., 10 53
Five cent cut Plug .29
F O B 10c .11 52
Four Roses, 96
Full Dress, 72
Glad Hand, 48
Gold Block, 10c .... .. 2 00
Gold Star, 50c pall .. 4 60
Gail & Ax Navy, 5¢c 576
Growler, 5c . 42
Growler, 10c 9
Growler, 20c 185
Giant, 5¢ .. 576
Giant, 40c . 372
Hand Made, 2% oz. .. 50
Hazel Nut, . 76
Honey Dew 00
Hunting, 5c 38
I'X L, 5¢c 10
I X L, in palls 90
Just Suits, 0C ... 00
Just Suits, 10c 00

Kiln Drled 25¢
King Bird, 7 oz.
King Bird. 10c
King Bird, 5c
La Turka, 5c .
Little Giant, 1 Ib.
Lucky Strlke 10c
Le Redo, 3 0z

oMM Nowe Mo

Le Redo, 8 ft .
Myrtle Navy, 10c ... .11 52
Myrtle Navy, 5¢ ..... 5 7f
Maryland Club, 5c . ro
Mayflower, 6¢c ... . 676
Mayflower, 10c __ Nt
Mayflower, 20c ...... 1 92
Nigger Hair, 5¢ ___ . 6 00
Nigger Hair, 10c™... .10 70
Nigger Head, 6¢c .... 5 40
Nigger Head, 10c 10 56
Noon Hour, 6C ... 48
Old

Old

Old

Old

old

P.

P.

. itterson Steal, 1% oz.

witterson Seal, 3 oz.

‘atterson Seal, 16 oz.

Peerless, 5c 5 76
Peerless, 10c cloth .11 52
Peerless, 10c paper ..10 80
Peerless, 20c . 204
Peerless, 40c . . 408
Plaza, 2 gro. case .5 76
Plow Boy, 5c f76
Plow Boy, 10c —. 1T 40
Plow Boy, 14 oz. 470
Pedro, 10C .cocovvivnnns 11 93
Pride of Virginia, 1% 77
Pilot, 5c . 576
Pllol 14 oz. doz.. .. 210
Prince Albert, 5¢ _ 48
Prince Albert, 10c 96
Prince Albert, 8 oz. 384
Prince Albert, 16 oz. 7 44

13

Queen Quality, 5c¢ .

Rob Roy. 5c¢” foil .. 5%2
Rob Roy, 10c gross 10 52
Rob Roy, 25c doz. 2 10
Rob Roy, 50c doz'. .. 4 10
3. & M., 5c gross .. 5 76
S. & M., 14 oz., doz. .. 3 29
Soldier Boy, 5¢ gross 5 76
Soldier Boy, 10c __ 10 50
Pilot, 7 oz. doz.. 105
Soldier Boy, 1 b 4 76
Sweet Caporal, 60
Sweet Lotus, 5c 76
Sweet Lotus, 10c™ ...11 62
Sweet Lotus, per doz. 4 60
Sweet Ro6e, 2Vi oz. .. 3u
Sweet Tip Top, 5c 50
Sweet Tip Top, 10c 100
Sweet Tips, M gro 0 08
Sun Cured. 10c .. 98
Summer Time, 6 76
Summer Time, 7 oz... 165
Summer Time, 14 0z’ 3 50
Standard, 5c foil ... 576
Standard. 10c paper 8 64
Seal N. C. 1% cut plu? 70
Seal N. C. 1% Gran. .. 63
Three Feathers, 1 oz, 48

Three Feathers, 10c 11 52
Three Feathers and
Pipe combination .. 2 26

Tom & Jerry, 14 oz. 3 60
Tom & Jerry, 7 0oz ..1 80
Tom & Jerry, 3 0z. .. 76
Trout Line.” 5¢ ... 590
Trout Line, 10c .... 11 00
Turkish, Patrol, 2-9 576
Tuxedo, 1 oz bags . 48
Tuxedo, 2 oz. tins .. 96
Ttixedo, 20C ... 1 90
Tuxedo, 80c tins . 7 45
War Path, . 6 00
War Path, 160
Wave Line, .40
Wave Line, 40
Way up, 2V4 oz.....5 75
Way up, 16 oz. pails .. 31

Wild Fruit, 5c
Wild Fruit, 10c

Yum Yum. 5c . .5

Yum Yum, 10c 11 52

Yum Yum. 1 'b doz. 4 80
TWINE

Cotton 3 ply

Cotton 4 ply 2

Jute, 2 ply 14

Hemp, v 13

Flax, medium 24

Wool, 1 Ib. bales ...... 10%
VINEGAR

W hite Wine, 40 grain 8%

W hite Wine, 80 grain 11%

W hite Wine, 100 grain 13
Oakland Vinegar & Pickle
Highland apple oid 18
ighland apple cider
?(Iand a pIFé cider ..
State Seal sugar .... 11%
Oakland white plcklg 10
Packages free.

[N
w

WICKING
No per gross ... 35
No. 1, per gro .45
No. 2, per gross
No. 3, per gross
WOODENWARE
Baskets
Bushels .. 100
Bushels, wide band .. 115
Market L0
Splint, 4 00
Splint, % 50
Splint, . 00
Willow, Clothes, large 800
Willow, Clothes, small 625
W llowf Clothes, me’'m 7 25

Butter Plates

Ovhls
W R>, 25( mrat>- 35
% Ib., 250
1 1b., 250 i
2 Ib., 250 i
8 1b., 250 1
% Ib., 250
Wire End
250 in crate
2 1b. 250 in orate
i Ib. 250 in crate
20 in orato
Churns
Barrel, 5 gal.,, each . 2 4C
Barrel, 10 gal each 2 55
Clothes Pins
Round Head
4% inch, 5 gross ... 60
Cartons, 20 2% doz. bxs 65

Egg Crates and Flllers
Humpty Dumpty, 13 dz. 20
No. 1 complete . .4)
No. 2. complete . . 28
Case No. 2, fillers, 15

set 135
Case, medium, 12 sets 1 15
Faucets
Cork lined, 3 In.
Cork lined, 9 In.

Cork lined, 10 In.

14

Mop Sticks
Trojan spring ... 90
Ecllpse patent spring 85
iYo. commo go

121b. conon mop heads 1 30

Palls
10 qt. Galvanized 2 00
12 qt. Galvanized 225
14 qt. Galvanized 2 50
Fibre e TY.YY. 2

. Toothpicks
Birc
Tdesl 100 packages

Traps
Mouse, wood, 2 holes 22
Mouse, wood 4 holes ™ 45
10 qt. Galvanized . 155
12 qt. Galvanized 170
14 qt. Galvanized .. 190
Mouse, wood, 6 holes ~ 79
Mouse, tin, 5 holes 65
Rat, woo .80
Rat, spring B
Tubs

No. 1 Fibre .i6 so
No. 2 Fibre .... 15 0
No. 3 Fibre .YYYY.Y.13 50

Galvanized .... 7 50
Medium Galvanized .. 6 50
Small Galvanized 5 50

Washboards
Banner, Globe ... .3 00
Brass, Single 425
»ingle Alcmlg s %?)8
Double Peerless 575
Single Peerless 4 00
Northern Queen 4 50
Double Duplex 375
Good Enough i{,O
Universal o

Window Cleaners

12 in J 65
14 f g5
16 2 30

. Wood Bowls
13 in. Butter . .

15 in. Butter
17 in. Butter
19in. Butter.

WRAPPING PAPER
Common Straw ... 2
Fibre Manila, white .. 3
Fibre Manila, colored 4
No. 1 Manila . . 4
Cream Manila . 3
Butchers' Manila .... 2%
Wax Butter, short ¢c’nt 10
Wax Butter, full c'nt 16
Wax Butter, rolls 12

. YEAST CAKE
Magic, 3 doz..

Sunlight, 3 doz
Sunlight, 1% doz. ... .” 50
Yeast Foam, 3 doz. ..1 15

Yeast Foam, 1% doz. = g

AXLE GREASE

boxes, per gross 870
Ib. boxes, per gross 2 7f

TELFER'S & COFFEE

DETROIT

Jamo, 1 Ib. tin

Eden, 1 Ib. tin .. .27
Belle Isle, 1 tb. pkg. 27
Bismarck, 1 b pkg. 24
Vera, 1 Ib. pkg.. .23
Koran, 1 Ib. pkg. .22
Telfer’s Quality 25 .. 19
M s
16
37

Cherry Blossom Tea 37
Telfer’s Ceylon ... 40

15 16

Roasted

K. C. Dwinnell-Wright Brands
Ok bk
. - M case
is .4 g in case lgg
-0 oz 3 doz incase 160
oz"* Moz. *ncase 200

éB 82" 8§07 Bl (9 1 %

80 oz 1 doz. plain top 6 50

so oz., 1 doz. screw top 6 75
Barrel Deal No.

8 doz. each 10, 15 and

With 4 doz
Barrel
6 doz.

Z.

Deal No. 2
each, 10, 15 and
o7 2

witn 3 dozen 10 oz. free
Half-Barrel Deal No. 3

4 doz each 10, 15 and
25 0Z.covreieicceieenns 16 40
Wlth 2 doz. 10 oz. free
All cases sold F. O
jobbing point. .
All barrels and half- White House, 1 Ib.
barrels sold F. O. B Chi- W hite House, 2 Ib.
cago Excelsior, Blend, 1 Ib.
Royal Excelsior, Blend, 2 Ib.
. Tip Top Bland, 1 Ib. ,
30(: size %  Royal Blend ...
%Ib cans 135 Royal High Grade"
6 0z cans 190 Superior Blend ...
%th cans 250 Boston Combination !
Distributed by Judso
%Ib cans 375 Grocer Co., Grand Rapids
lib cans 480 |ee & Cady, Detroit; Lee
31b cans 13 00 & Cady, Kalamazoo; Le«

1 Cad Saginaw Ba
Sib cans 21 50 Clty Grgcer Cgmpany, Ba))/,

City; Brown, Davis ft
N W arner, Jackson; Gods-
Johnson Cigar Co.’s Brand mark, Durand ft Co., Bat-
Dutch Masters Club 70 00 tIe Creek; Flelbach Co..
Dutch Masters, Inv. 70 00 Toledo.
Dutch Masters, Pan. 70 00

Dutch Master Grande 68 00
Little Dutch Masters1

S-CW

Worden Grocer Co. Brands
Canadian Club

Londres, 50s, wood 35
Londres, 25s tins 36
Londres, 300 |ots .10 Royal Garden Tea, pkgs. 40

THE BOUR CO.,

COFFEE
OLD MASTER COFFEE TOLEDO, OHIO.
SOAP

Lautz Bros.’
Acme, 70 bars
Acme, 100 cakes, 5c sz 3 76
Acorn, 120 cakes ....
Cotton Oil, 100 cakes
Cream Borax, 100 cks
Circus, cakes 5¢ sz 3
Climax, 100 oval cakes 3
Gloss, 100 cakes, & sz 3
Big Master 100 blocks 3
3

2

p

ft Co.

Old Master Coffee

San Marto Coffee Naphtha, 100 cakes

Saratoga, 120 cakes ..

FITZPATRICK BROTHERS’ SOAP CHI
White City éDlsh Washing) .
Tip Top Caustic)..
No. 1Laundry Dry....
Palm Pure Soap Dry.....cccoevenne

17

Proctor & Gamble Co.

lenox 9 oa
Ivory, 6 YYY. 4 00
Ivory, 10 oz .6 75

Star

Swift & Company

Swift's Pride ...
White Laundry
Wool, 6 oz. bars ....
Wool, 10 oz. bars ___

Tradesman Co.’s Brand

Black Hawk, one box 2 50
Black Hawk, five bxs 2 40

Black Hawk, ten bxs 2 25
A. B. Wrisley
Good Cheer ... *4 oq
Old Country....cceeee g 40
Scouring

¢eapolio, gross lots .. 9 50
sapolio, half gro. lots 4 85
sapoho, smgle boxes 2 40
sapolio, hand ... 2 40

Scourine, 50 cakes 1 so
scourlne, 100 cakes 3 50

Soap Compounds

Johnson’s Fine, 48 2 326
Johnson’s XXX 100 6¢c 4 00
Rub-No-More .... 3ss
Nine O'clock 360

Washing Powders

Armour’s

Babbitt’s 1776 3
Gold Dust, 24 large 4 30
Gold Dust, 100 small 3 g5
Kirkoline, 24 41h. 280
Lautz Naphtha, 60s .. 2 40
Lautz Naphtha, 100s 3 75
Pearline . 375
Re°seine

Snow Boy, 60 5¢ __ 2 40
Snow Boy, 100 5¢ .... 3 76
Snow Boy, 24 pkgs..

Family "Size .o 37
Snow Boy,

20 pkgs
Laundry Size .
Swift’s Pride, 24s

Swift’s Pride, 100s 3 65
Wisdom .o, 330
The only
Cleanser

Guaranteed to
th

equal the
best'lie kinds
M- CANS - $29»

SSLs.

.210 Ibs. 3c perlb.
.250 Ibs. 4c per lb.
w25 Ibs. 5Xc perlb.
300 Ibs. m «-.6Jic per Ib

fotj &enks’ Killarney (uStSc,,) Glnger Ale

(CONTAINS NO CAPSICUM)

An Agreeable Beverage of the CORRECT Belfast Type.

Supplied to Dealers, Hotels, Clubs and Families in Bottles Having
Registered Trade-Mark Crowns

A Partial List of Authorized Bottlers: A. L. JOYCE E SON Grind

KALAMAZOO BOTTLING CO., Kalamazoo, Mich.; KILLARNEY BOTTLING CO., Jackson! MUh.'

r

SOMETHING MORE

The chances are that you want something more than printing
when you want a job of printing-ideas, possibly, or suggestions for
them; a plan as likely as possible to be the best, because compris-
ing the latest and the best; an execution of the plan as you want it

and when you want it.
little, but invariably give.

Tradesman Company ::

This is the service that we talk about but

Grand Rapids

«ft#



November 10, 1915

MICHIGAN

TRADESMAN

BUSINESS-WANTS DEPARTMENT

Advertisement

BUSINESS CHANCES.
Must Be Sold At Once—Store stock
and fixtures. We have a small line of
dry goods and” a fine stock of groceries.

This store is in a fine location and am
selling $12,000 per year. Between $1,500
and $2,000 will take this business. If
you are interested write us. Reason for
selling ?olng into produce business
Nearly ail cash business. Come and see.

Dillon” Bros., New Lothrop, Mich.

Meat Market—"We have a fine new
store for rent; 300 families and twenty-
five new homes building; no competi-
tion. This is a rare opportunity _to
start in a new district. Address Villa
Park Consumers Co., Elmhurst, Illinois

593

Saw Mill For Sale—Consisting of

rotary and band resaw, two planers and
various other machinery. ~Address Lock

Box 17, Mattoon, Wisconsin.

For Sale—Established business in im-
plements, wagons, buggies, fruit pack-
ages, cooperage, coal yard, my own

buildings and home at Millburg, Berrien
county, six miles east of Benton Harbor,
on interurban. Will sell cheap for cash
or exchange for a good stock or grain
farm. For articulars, write owner,
Will Kitron, enton Harbor, R. F. D,
Michigan 600

For Sale—An established business of
gents” furnishings shoes and tailoring in
the best location in the city of Detroit,
f'tock will inventory about $4,500 or
$5,000. Will sell at 100c on dollar. Lease
and good will goes with it. This is spot
cash, no trade. A chance for somebody.
Reason for selling, other business. Ad-
dress No, 588, care Tradesman. 588

For Sale—Drug stock located in upper
half of Lower Michigan; county seat;
population 2,500; two railroads.” Stock
consists drugs, baseball, small musical
goods and candy. Largest school supply
stock in  Northern Michigan; modern
floor cases, plate glass tops. Two-story
brick, center of town. Rent reasonable.
Inventory $1,500. Wish to retire Ad-
dress No. 589, care Tradesman. 589

For Sale—Most modern ug-to-date
grocery in San Diego, Calif. losest in
grocery, center shopping district. Low
rent, long lease. Invoice about $4,000.
Owner compelled to leave cng. Address
Owner, P. O. Box 193 an Diego,
California. 590

Hhve you
would like to sell can get
you the cash. Ask me how. C. 'N.
Harper, 914 Westminster Bldg , Chicago.

591

Sale—Drug and grocery store in
thriving northern railroad village of 500.
Only drug store in seven miles in good
farming region in center of resort coun-
try. Address No. 594, care Michigan
Tradesman. 594

A Real Dairy—In a live town of 10,000,

any old goods that you

for cash? |

For

M anhattan, the home of the Kansas
State Agricultural College; are doing
good business, with bright prospects.
Address Abbott & Son, Manhattan,
Kansas. 595
For Sale—Stock general merchandise,
two brick stores with living rooms for
$3,000 cash. Address Box 253, Potter-
ville, Michigan.

Hotel De Haas, recently thoroughl

remodeled, a thirty-five room brick hotel,
fifteen other rooms available, on main
corner in_Fremont, a live growing town

of 2500 in the fruit belt of Western
Michigan; this is a money maker, as it
is the only first-class hotel here; cost
$30,000; will sell for $17,000; easy terms;
will not rent; reason, age. No license
and four sub-rentals. Address Dr. N.
De Haas, Fremont, Michigan. 597
Drug Store For Sale—Stock and fix-

tures,  $1,800.

No other pharmacist. L
Gordon, Vermont, 598

Ilinois.

For Sale—Or might exchange for real
estate in city if location suited, $9,000
stock of clothing, shoes and furnishings;
old established business clean and up-
to-date, in one of Michigan’s best towns
of about 1,500. Easy terms or can re-
duce stock to accommodate purchaser.
Address No. C*", care Michigan Trades-
man. 601

Wholesale Stock For Sale—Best whole-
sale locality in Detroit. Stock consists
of knit goods, notions, handkerchiefs,
jewelry, ladies’ hand bags, men’s belts,
suspenders, garters, etc., inventorying
about $15,000 © A rare opportunity to en-
ga_Fe in business in Detroit. ash, or
will accept good income property. Act
quick, as this Btock will be sold in the
next two weeks. Good reason for sell-
ing. Address No. 602, care Mlchlgan
Tradesman. 60!

s ,nef/|fd

continuous insertion-

For Rent—Building at 949 Cherry St.
A-l place for meat market. Next to
Maloney's grocery. Enquire G. Heyt
949 Cherry St., Grand Rapids, Michigan

599
, ucucitti siore town st uo  UIUCo
from Detroit, surrounded by best farm-
id®.section in Mijchigan; terms_to suit;
$%%O’6 stock., Address 'Lock Box 326,
Linden, Michigan. 603

W anted—Furniture and undertaking
business in live Southern Michigan town
of L500 to 3,000 inhabitants.  Have cash.

Address C, care Michigan Tradesman.
604
For Sale—At a bargain in(:ludingb meat
market outfit, McRea cooler, locks,
counters, etc. Address B. E. Rine,
Economy Market, Petoskey, Mich 605

For Sale Or Exchange—For stock of
merchandise, 400 acres of unimproved
land in  Gladwin county. Answer at
once for a good deal. Address D. S. R.,
Lock Box 2, Beaverton, Michigan. 607

Wanted—To hear from owner of good

mercantile stock for sale. Box 735,
Houston, Texas. 608

For Sale—Good clean hardware stock
doing good business. Invoice  about
$4,000. Address No. 609, care Trades-
man. 609

For Sale—Two meat markets located

at 112 Michigan street and one at the
corner of Walker and Garfield avenues.
Good locations and doing fine business.
| have three markets and since the
death of my brother have not been able
to take care of all. One requires all my
time. Address Walter Thomasma,
Leonard St., Grand Rapids, Mich. 560
For Sale—Complete drug store outfit.
No stock. Prescription case, show cases
and display racks. Five hundred drug
drawers and 1000 display jars. Soda
fountain, all complete. Must be moved
at once. Address W. Maxwell, 120-124
West Water St., Kalamazoo, Mich. 584
Will Exchanfge Farm for General
Stock 65-acre fruit farm and summer
resort property, located on a beautiful
Northern Michigan lake. New seven room
house. Will exchange for general stock
or ang good mercantile line. Address
No. 585, care Michigan Tradesman. 585

For Sale—House and lot. Also cand
and cigar store doing good business; will

sacrifice same on account of health;
worth while inves_tigating. Ed. C. Lem-
erand, Monroe, Michigan. 516

For Sale—A first-class stock of men’s
and boys’ clothing and furnishings. Lo-
cated in one of the best sections of Mich-
igan in a city of 4500 people. Stock will
invoice about $15000, all new fall mer-
chandise. This store has been a money
maker since it was opened five years ago
and never offered for sale before. Stock
can be reduced to suit purchaser. Address

No. 578, care Michigan Tradesman.
Bankrupt stock buyers and sales agencies
need not answer. 578
For Sale—Shoe, feed, seed, grocery
business on Eighth street 39 years. Only
feed store, town 3,000; double stores,

steam, electric; reason for selling old age.
Rent reasonable. Philip Stockmger,
Bremen, Indiana. 577
For Sale—Meat market; the best little
market in the city, right down town; the
best of fixtures; good reason for selling;
write for information. P. O. Box 49,
Battle Creek. Michigan. 581

For Sale—Complete furnishing of Bay-
port Hotel with well established business.
Riﬁht price to right party. Apply D. E.
Johnston, Prop., Bayport, Mich. 570

Business Opportunity—Wanted™ a re®
sponsible firm or individual, experienced
in the grain business to establish and
operate a second elevator in a live town
in the center of the best agricultural
in this State. Located on the
. S. M. Branch of the Grand Trunk
Railway. No better opening in the State
for a responsible dealer with available
capital. Local capital can be secured if
desired. For particulars call on or ad-
dress the Farmers & Merchants State
Bank, Carson City, Michigan. 572

Will Trade—Good Tennessee, Indiana,
or other farms, income properties, Florida

district

homes, etc., for merchandise, or best
offers. Write me, By gum. Phillips,
Manchester, Tennessee. 574

Safes Opened—W. L. siocum, safe ex-
pert and locksmith. 1 lonia Ave. N. W,
Grand Rapids, Michigan. 104

For Sale—Clean, up-to-date stock of
dry goods and_groceries, in good town
with “electric lights and water works,
ood farm trade. Box 342, Saranac,
ichigan. 576
Hotel and furniture with bar; only
hotel in town 1,800, doing $20,000 yearly.
Health positively reason. Take ~farm,
hardware.

Describe fulla/ first letter. Ad-
dress No. 546, care Tradesman. 46

Cash must accompany all orders.

Best location for new shoe store, drug
store or clothing store in fastest growing
city in Southern Michigan. New modern
steam heated block now being built, for
first-class tenants, on the main business
street, in the line of transit between
three railway depots. Newest and finest
moving picture house in the same block.

Address J. F. Walton, Sturgis, Michigan.

568
A Light Manufacturing Business For
Sale—On investment of “$1,000 you can

make $2,500 annually; stock and "machin-

ery inventories more than | will sell it
for. Nicol, 426 Hammond Bldg., Detroit.
575

Jewelry Business—In growing Southern
Michigan town. Fine opening for right
man. Investment small. Address No.
567, care Michigan Tradesman. 567

and fixtures in a town of 1,500 population,
Central Michigan. Annual  business
$20,000 to $22,000 per year. Stock clean,
location_ best. Furniture and fixtures
about $700. Enquire W. C. Hopson Co.,
220 Ellsworth Ave., Grand Rapids, Mich-
igan. 569

For Sale—Long established general
merchandise business in village surround-
ed by fine farms. Money making loca-
tion.~ Long time lease. ~ Good reasons.
W. F. Beaity, New Lothrop, Mich. 582

Sale—Clean stock general mer-
in one of best towns 800 popu-
lation Central Michigan; finest country
around. Will reduce stock to $2,000 or
$2,500, and sell stock and fixtures at in-

For
chandise

ventory, one-half down, balance on con-
tract. ~ Address No. 583, care Tradesman
583
Wanted—! want to buy a shoe stock
for spot cash. Price musSt be low. Ad-
dress “Hartzell,” care Tradesman. 907
Move your dead stock. For closing out
or reducing stocks, get in touch with
us. Merchant’s Auction Co., Reedsbure,
Wisconsin. 963
_For Sale—Ice cream parlor, confec-
tionery and cigar store in good town
2,000. “ Cheap rent, good business. Other
business reason for selling. $1,500 will
swing deal. Address Frank Quinterei,
Paw “Paw, Michigan. 534

Shoes—We are stock buyers of all kinds
of shoes, large or small, parts of or any
kind of merchandise. Largest prices

aid.  Write at once. Perry Mercantile

0., 524 Gratiot avenue, Detroit, Michigan

517

For Sale By Owner—Seven thousand
acres of fertile land in the Mississippi
Valley, Craighead county, Arkansas. Part
in cultivation, part cutover and part In
virgin timber, not subject to overflow and
well drained with natural drainage and
canal. Fourteen miles from town of fif-
teen thousand people. Four miles to
Cotton Belt railroad, four miles to Frisco,
nine hours run to St. Louis and Kansas
City and four hours to Memphis. Stand-
ard” gauge logging road through the
center of the ftract. Will sell land and
timber but prefer to sell land only. Will
put balance of land in cultivation. Will
sell this proposition as a whole or in
blocks to suit with land cleared ready for
the plow, properly fenced and suitable
houses. This proposition will net better
than 10 per cent, on the investment and
will bear a strict investigation. L. A.
Goodrich. Box 597. Jonesboro. Ark. 508

Fruitbelt Farms at bargain prices.
Catalogue or $50 selling proposition free
Pardee, Traverse City, Michigan. 543

this head for two cents a word the first insertion and one cent a word for each subsequent
No charge less than 25 cents.

| pay cash for stocks or part stocks
of merchandise. Must be cheap. H.

Buyer, Milwaukee, Wisconsin.

Merchandise Sales Conductor. For clos®

mg out _entirely or reducing stocks, %et
Flood, Dexter,” Michigan. 1
Auctioneer: Merchandise and real es-

tate auctioneering is my specialty. Mag-
nus Wangen. Hartland, "Minn. 453

For Sale—Meat market at Kalamazoo:
up-to-date; doing good business. Owner
wishes to retire. This is an exception-
ally _good chance. "Will bear close in-
vestigation. Address No. 553, care Trades-
man. 553

For Sale—Grocery and china stock in
live Southern Michigan town. Invoices
about $5,000. Established 34 years. Pres-
ent owners 16 years. Leading store in
town. Meodern building, two floors, base-
ment and warehouse at reasonable lease.
Will continue as a money maker for any
hustler. Address No. 554, care Michigan
Tradesman. 554

W anted—Stock
clothing or shoes.
M. A. Jestlc, Carthage,

general merchandise,
State size of stock.
linois. 555

To Exchange By Owner—320 acres fine
wheat ranch,” cultivated, Southern Idaho.
Price $12,800, for general merchandise.
Address, Box 43, Aberdeen. Idaho. 2

For Sale—Variety store, best residence
art city. Invoices about $2,200. Reason
or seIIln?, illness. Address 928 Egleston
Ave., Kalamazoo, Michigan. 542

Merchants Please Take Notice! We
have clients of grocery stocks, general
stocks, dry goods stocks, hardware stocks,
drug stocks. We have on our list also a
few good farms to exchange for such
stocks. Also city property. “If you wish
to sell or exchange your business write
us. G. R. Business Exchange, 546 House-
man Bldg., Grand Rapids, ich. 859

1o Trade—A farm for a stock of mer-
chandise. ~Address Phillip Lippert, Stan-
ton, Michigan. 510

Stocks Wanted—If you are desirous of
selling your stock, tell me about it. 1
may be able to dispose of it quickly
My service free to both buyer and seller.
E. Kruisenga, 44-54 Ellsworth Ave.,
Grand Rapids. Michigan. 870

FACTORIES’ WANTED—Carson City,
Michigan. wants factories; _large or
small.” Located on the G. T. Railway
system, in the center of the best agri-
cultural district in the State. Offers
additional capital for stock in estab-
lished enterprises that can stand in-
vestigation, also free factory sites. Plen-
ty of labor, also undeveloped water
power. Come and investigate. Address
Chester R. Culver, Secretary Town and
Country Improvement Association. 391

POSITION WANTED.

Wanted—Middle aged man
with many years of mercantile experi-
ence desires” a position as manager of
general store. Capable of handling every
detail of business. Address No. 373, care
Michigan Tradesman. 373

HELP WANTED.

Wanted—At once capable,
energetic young man with

Position

honest and
good knowl-

edge of the business to manage carpet
and drapery department. Sen recom-
mendations.  Apply to the Mills Dry
Goods Company, Lansing, Mich. 606

Your Citizens Phone

Places you in touch with 200.000
telephones in Michigan

85,000 telephones in Detroit

Direct Copper Metallic Long

Distance Lines

Citizens Telephone Company
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BANKRUPTCY MATTERS.
Proceedings in the W estern District
of Michigan

v R nEru?J.lte. feriue!
meetng of creditors
The Anal_ report
trustee, shovgrng

ofG Tohn

Kapids, the fmgl

nifd Ihs F]e
aad accou.ni ,,t e
r’)ta<<Q?r<?£e|ptf of 72528L disbursements
§’|_é’8 and a a& gn hand_ of
a0 w35 Bnsideffd® and” e " Same
appearing proper. for allowance and
there being- no objection thereto was ap-
proved and allowed. There will not be
sufficient assets to pay a dividend to the
f*”eral ~editors It was determined
ata certificate be made recommending
the bankrupt's discharge. The final or-
der for distribution has been entered
Nov. 4—Charles N. Albrecht, doing' an
electrical business at Coopersvnle, has
this day been adjudged a bankrupt on
his voluntary petition, the matter re-
ferred to Referee chks who has also
been appointed as receiver, pending the
election of a trustee. Millard Durham
Coopersville, is in char% as custodian
for the receiver. The first meeting of
creditors has been called for Nov I
at which time creditors may appear!
elect a trustee, prove their claims and
transact such other business as may
properly come before the meeting The

assets are listed at $1,712.61, and the fol-
lowing are listed as creditors:

Preferred,
Luella Bryer, Coopersville ... $ 93.18
Unsecured.
F. Bissel, Toledo ... «113 75
902
Beckley Ralston Co., Chicago ... 7il58
Champion Brass Works, Coldwater 31.61
Devos & Son, Coopersvrlle . 17 50
Forbes Stamp Co., Grand Raplds 2135
General Supply Co., Detroit 18 84
Goodyear Tire Co., Akron ... 30 55
W. B Jarvis Co.. Grand Rapids 82185
Haverford Cycle Co., Chicago _ .08
Jewell Electric Co., Chicago .... 500
Lewis Electric Co., Grand Rapids 702
Lockwood. Lutkemyer & Henry
Co., Cleveland .......ccocceviriinnne 74.04
C. J. Litcher Co., Grand Rapids 7La1
Lindstrom _Smith Co., Chicago 9 74
Michigan Tire Co., Grand Rapids” 2337
Thomas Murphy, Red Oak, lowa 7.00
Money Brothers. Saginaw ... 141 60
Marquette Lbr. Co., rand Rapids 5174
Mich. Engraving Co Grand Rapids 9.38
M anhattan Electrical Supply Co.,
ChiCag0 .o ceeeieiens 10 14
New York Lighting Fixtures Co.
New York ... 17 90
Nineteen Hundred Washer Co..
Bianhampton N. Y. 33.09
eters, Chicago 39 49
Reliance Instrument Co.. Chicago 24 oo
Standard Oil _Co., Grand Raplds 18.62
. W. Shaw Co., Chicago .. . 2 00
Vacuum Oil Co.. Chicago . .
Aalley City Plating Co. Grand
Rapids 4u
Western Electric Co., Chicago 5660
W illard Storage Battery Co
(THOAGO o s i 5¢c
Julius Andrea & Sons, Mil-
waukee . 78wl7
Wi illis Transfer Co.. Grand' Raprds 10.00
S Bowser, Fort Wayne . . 13550
Oliver Tv”pewriter Co.. Chicag 33.50
Pres 0-L,ite Co,, Detr0|t 14 62
Syracuse Safe Co.. Syracuse . 20.00
C. W. Todd Co., Rochester . 25 00
G. R. Supply Co., Grand Rapids’ 207-43
Julius Andrea & Sons, Milwaukee 75'oi
Tn the matter of Harr%/ Padnos, bank-
rupt, Holland, a special hearing was this
(lay held on certain large contested
claims against the estate. Witnesses
were sworn, testimony taken and the
claims submitted, briefs of the claimants
and trustee of this estate to be filed

Lpon the outcome of these claims de-
Eends the amount of dividends that will
e paid to the general creditors.
5—John W. Cruse, a real estate
broker of Honor, has this day been ad-
tudged a bankrupt on the petition of
the™ Citizens Telephone Co.. John W
Goodspeed and rank Gardner, all of
Grand Rapids. An order has been made
directing the bankrupt to file in court a
schedule of his assets and liabilities up-
°n the_receipt_of which the first meeting
of creditors will be called.
b the matter
bankrupt, lonia,
1 inal report
and the flbnal meetlngp of cre itors has
been called. The final report and ac-
count shows that the trustee has neither
received nor paid out any funds belong-
this estate- There will be no
dividends.
in the matter of Henry Boone, bank-
rupt. Holland, the trustee has filed his
final report and account, which shows
total receipts from the sale of assets,
collection of accounts receivable etc
$200.50. disbursemenls for administration

Pﬁ%S@&oand the ma bmaegﬁﬁ%% chraercld
|tors has been called for Nov

In the matter of the Coronet Corset
Company, bankrupt Grand Rapids, the
trustee "has filed a report and petition
showing that the result of the litigation
In the Circuit Court of Kent count,
wherein the trustee sued certain stoc
holders of the bankrupt for alleged un-
paid stock subscriptions, resulted In judg-
ment for the trustee of $1,500 against

Nov.

of William A.
the trustee

McFarhnd,
account

MICHIGAN

stockholders and $1,225
against one of the stockholders. The
trustee believes the judgment to be
erroneous and asks for authority to ao-

P®H,the same to the Supreme Court
of Michigan for the purpose of having
the decision reversed or modified. It is
the contention of the trustee that there
is sufficient liability upon which he

UUj? dolle?t  from stoc holder
which, |? collected, wourd h 2d:
itors of this estate cents on the
dollar. It _is stated in the petition that
if the decision is not reversed or modi-
fled, that there can be no further divi-
dends for creditors. The estate has
heretofore paid three dividends aggregat-
ing the sum of 30 per cent. An order
has been issued to all creditors to show
cause why the prayer of the trustee’s
petition should not be granted.

Nov. 8-Don W. Lydell, of Paris, Me-
costa count has this day been ad-
judged a vo untary bankrupt on his own
the matter referred to Referee

some of the

Qetmon
Vicks, who has also been appointed re-
ceiver, pending the election of a trustee.

George E. Hurst, Paris, is in charge of
the assets as custodian for the receiver
The bankrupt formerly conducted a gro-
cery store at Paris. ~The first meeting
of creditors has been called for Nov. 22
at which time creditors may appear’
prove their claims, elect a trustee and
transact such other and further business
as may properly come before the meet-
ing. The assets are shown in the peti-
tron at the sum of $840.90 and the fol-
owing are shown as creditors of the
bankrupt
Preferred.
George E. Hurst, Paris,
Secured.
Branch,

cFarIand Paris, chattel

labor ___ $ 62385

real estate
$626.83

74.50

Ellen Saunders

ortga
T.auretta

mortgage
Detroit Automatic Scale Co.,

title contract ................................ 35.00

nsecured.
National Grocery Co., Grand

Rapids
Rademaker-Dooge Co.

Rapids . . 135.0f
Michigan Clgar Co., Big Rapids 64.87
Booth Fisheries Co.. Charlevoix .. 12 8
Merchants’ Mercantile Agency,

Pittsburg ..o io.oo
T nited States Oil Co.,Cleveland 18.55
H. Ian Eenenaam &Bro.Zeeland 16.10

Straub Bros. & Amiotte, Traverse

T . 89.69
Jackson C 11 50
Domlnlon Cl ar Co, Big Rapids .. 1050
lowa Soa| rlington  ......... 37 0
Valley Clty Mllllng Co Grand
Rapids ..o 91 90
Ideal Clothing Co., Grand Rapids 10.00
Washburn-Crosbv Co., Grand
Rapids 20.00
L. J. Stimson, Big Rapids 14.20
First National Ban Reed Citv 76 99
Citizens _State Bank Big Rap'ids 25.15
Big Rapids Savings Bank oo, 25.15
Endorser liability.
First National Bank. Reed-City $ 75.00
Big Rapids Savings Bank ........ 25.00
Citizens State Bank, Big Rapids 31.41

Manufacturing Matters.

Detroit—The Christe-Klein Forge
Co. has increased its capital stock
from $3,000 to $10,000.

Detroit—The Columbia Castings
Co. has increased its capitalization
from $30,000 to $100,000.

Hastings—The Consolidated Press
& Tool Co. has increased its capital
stock from $75,000 to $300,000; also
changed its name to Consolidated
Press Co.

Detroit—The Retlaw Manufactur-
ing Co., manufacturer of tank gauges
for automobiles and motor boats, has
increased its capital stock from $20-
000 to $30,000.

Detroit—The Majestic Belt Co. has
been incorporated with an author-
ized capital stock of $10,000, all of
which amount has been subscribed
and paid in in cash.

Ann Arbor—The Washtenaw Lum-
ber Co. has engaged in business with
an authorized capital stock of $15,000,
of which amount $10,000 has been sub-
scribed and paid in in cash.

Detroit—The Automatic Carburet-
or Co. has been incorporated with
an authorized capital stock of $15,000,
of which amount $7,500 has jbeen
subscribed and $1,500 paid in in cash.

Detroit—The Hehle Manufacturing
Co. has incorporated to carry on a
general machine shop business with

TRADESMAN

an authorized capitalization of $15,-
000, all of which has been subscrib-
ed and paid in in property.

Detroit—The Ainsworth Manufac-
turing Co. has been organized to
manufacture automobile accessories
with an authorized capitalization of
$100,000, of which amount $50,000 has
been subscribed and $10,000 paid in
in cash.

Detroit—The Beach-Cross Body
Co. has been organized to manufac-
ture automobile and delivery bodies,
trucks and truck bodies and acces-
sories with an authorized capital
stock of $4,000, all of which has been
subscribed and paid in in cash.

Saginaw—Joseph Amley, of Lin-
wood, has filed suit in the Circuit
Court against the Saginaw Milling
Co. for $10,000 damages for the death
of his father, Jos. Amley, Sr., who
was run down by a salesman of the
company who was driving an auto-
mobile.

Ann Arbor—The A. E. Jennings
Co. has engaged in business to man-
ufacture and deal in burial devices,
vacuum cleaners and mechanical de-
vices with an authorized capital stock
of $35,000 common and $15,000 pre-
ferred, of which amounts $10,000
common and $15,000 preferred has
been subscribed, $100 common and
$900 preferred paid in in cash and
$7,400 common and $14,100 preferred
paid in in property.

Kalamazoo — The stock of the
Southern Michigan Paper Co. has
been taken over by Arthur T. Ber-
mingham, of New York City, Henry
G. Prosser, of Chicago, and Louis
P. Simonds, of this city. The com-
pany will be incorporated and the
plant of the Baker-Hoekstra Co., at

Kalamazoo avenue and East Main
street, which has been leased for a
number of years, will be enlarged

and improved to meet the demands
of the company.

Peculiar Tea Situation.

Philadelphia, Nov. 8—The present
tea situation as far as Philadelphia
is concerned is a remarkably peculiar
one, as it also is for the dealers in
tea in New York, the prime question
being one of whether this or that
shipment of teas will or will not be
released. We are told that the in-
spectors are “really and truly” living
up to the law—that is, to allow no
teas to come in which are not up to
the standards fixed by the Commis-
sion.

There is no doubt that last season
a considerable amount of Congous
were passed that in reality should
have been re-exported or condemned
for destruction. It was a disgrace to
admit them.

The examiners are now on solid
ground. They are rejecting teas
which do not come up to the stan-
dards. If they continue to faith-
fully adhere to their present actions,
the importer cannot blame them, but
if they should let down the bars, as
they did to a certain extent last year,
it will indeed be a glaring mistake
and will of necessity work hardship
to all.

Therefore it is to be hoped that
they will falter not, but “hew to the
line” and “stand” by the standards.

There is over here a strong belief
among most of the trade that it is
good policy at the present time to
keep a full supply of teas and coffee
on hand, as when Congress gets to
work to find out where all the money
is to come from to finance the en-
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largement of the army and navy
forces it is almost taken for granted
that a duty on tea and coffee is bound
to be imposed. One tea man over
here is even now getting his finances
in such a condition as to warrant
him in making large purchases of
teas at present prices.
Thomas Martindale.

Creamery Men to Contest Appeal.

Saginaw, Nov. 8—Decision to stand
by its members in their fight with
the Pere Marquette Railroad, con-
cerning alleged underbilling of but-
ter, was taken Nov. 4 by the Michi-
gan Association of Creamery Owners
and Managers, which met in a reg-
ular quarterly session at the Hotel
Vincent. This question was prac-
tically the only matter discussed at
the meeting, which followed a ban-
quet at the hotel.

The underbilling cases in question
involve about $8000 from members
of the Association. The case brought
up some time ago in lIthaca, Gratiot
county, was thrown out of court in
the Circuit Court and the Railroad
has given notice that an appeal to
the Supreme Court will be taken. All
the members present at the meeting
at the Vincent subscribed liberally to
a fund for securing legal counsel to
defend the creameries.

Butter, Eggs, Poultry, Beans and Po-
tatoes at Buffalo.
Buffalo, Nov. 10—Creamery butter

fresh, 26@29J|c dairy, 22@27c; poor
to common, all kinds, 18@21c.

1§§z(®1ec ReWNGnotelL 1 S 5-fancy

s—Choice fresh candled, 32§a)
33c; ancy, 40@45c; at mark 27(q
Poultry (live)—Chicks, per Ib. 15®

1an16¢; gesse, TABTa2@15e: ducks,

| Beans—Medlum, $3.90; pea $375-

@425, MarteQ g/ hite Kidney’

Potatoes—New 65@80c per bu.
Rea & Witzig.

Death of Detroit Hardware Dealer
Henry C. Weber, founder of the
hardware firm of Henry C. Weber A
Co. 230 232 Woodward avenue, died
m5 _“ this city last week
after a short illness.  Mr.” Weber was
born in Detroit April 5, 1855, and had
been in the hardware business since
With Mrefimbadh ™athe® A GSA
into its new location last week, which
gives it one of the finest retail hard-
ware stores in the country.

Filibert Roth, head of the Depart-
ment of Forestry, University of
Michigan, is President of the Civic
Association of Ann Arbor and his
annual report shows that the organ-
ization has been doing most com-
mendable work in many directions.

DeLoof Bros., meat dealers at 1501
Lake Drive, have dissolved partner-
ship and the business will be con-
tinued by James De Loof, who has
taken- over the interest of his
brother, Henry.

O. L. Cahen is about to engage in
the men’s furnishing goods business
in the Pantlind Hotel building.

BUSINESS CHANCES.

ted—To purchase a good

stock |n live town of 2,000 or more.
Proposition. Address No qll

care Michigan” Tradesman 611

W anted—A partner, well established

RESSWagR® or the BAYE oW teisds
in Indiana. Population 15,000. Need more

Indianaand help- Box3§ South %ﬁﬂd

Market F A
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You have a steady

seller in

GOLD DUST

Put a display of Gold Dust
where the women can see it
—and your supply will
rapidly diminish—but don’t
let it stay low, because the
demand is steady and per-
sistent.

Everywoman has used Gold
Dust to save her work in
some way—she likes it—
and our advertising every-
where is constantly suggest-
ing new uses for Gold Dust.

It remains for you to remind
her of Gold Dust when she
is in your store to secure
the order

EHIXC FAIRBANK" ™ ny]

MAKERS

“Let the GOLD DUST TWINS

do your work*

Don’t Delay

Sending in that order for your Fall and Holiday line.
Come now and make your selections while stocks are fresh
and complete. We are in splendid shape to serve you as
ALL IMPORTED LINES ARE NOW COMPLETELY
RECEIVED.

Our spacious sample rooms are crowded with such
splendid selling lines as:

FANCY GOODS For Department Stores, Jewelers, Drug-

gists, Stationers and other stores. Toilet
Sets and French Ivory and Celluloid Novelties of every
kind. The finest line éver offered.

IMPORTED Every kind of Fancy China in every range of
CHINA  price. Beautiful new shapes and decorations.
Also staple Dinnerwares. A complete assortment.

TOYS In all their inconceivable variety, both German
and American made. We never showed a more attractive
line nor a more extensive one.

DOLLS Imported Dolls of every kind, style and price. A
large variety of the popular American unbreakable dolls
and all doll furnishings.

GAMES From the greatest factories of the country. All
the leading staples and the best selling novelties, A won-
derful assortment.

BOOKS A very extensive line. Books for Children and
Young People: Copyrights for all ages.

Come and see our line or will send catalogue on request.
DO IT NOW

H. LEONARD & SONS
Cor. Fulton and Commerce GRAND RAPIDS

The fact

That in Kc Baking Powder you can
give your customers better value—
guaranteed satisfaction inevery can—

and

The further fact

That it nets the dealer a larger profit
than any other standard brand, are

two good sound reasons

why YOu, Mr. Grocer, should find it well
worth while— to never miss an oppor-
tunity— to recommend

Baking Pownder

Complies with all pure food laws. Every can guaranteed.




“Little Buster” as a Salesman

Naturally you are interested in pushing the sale of
such articles as will repeat and will induce sales in other
departments of your store.

i“Little Buster” Popping Corn

does that. It is a constant, persistent sales force. The
customer who purchases a package of “LITTLE BUSTER,”
in addition to being pleased with her purchase, will buy
butter, salt, chocolate, lard, eggs, honey, flavoring, etc.g

You make a handsome profit and give the customer
the Iarg*est obtainable value for the money—i6 full
ounces Tor ten cents.

Order a case from your jobber to-day. Fullfcases
48, half case 24—1 pound packages.

THE ALBERT DICKINSON COMPANY
Chicago, 1.

eresota

Is the Prize Bread Flour
of the World

The millions who now use Ceresota
Flour once used other kinds, and were

induced to try this famous flour and
continue using it Because they like

it better, Because it makes better
bread, Because it makes more loaves.

Housekeepers are never disappointed
in Ceresota.

JUDSON GROCER CO.
The Pure Foods House

Wholesale Distributors

GRAND RAPIDS, MICHIGAN

Franklin Carton Sugar Is
Made From Sugar Cane

Don’t forget to tell your customers that FRANKLIN
CARTON SUGAR is made from SUGAR CANE, because
there is a decided preference for cane sugar on the part of the
consumers and that makes it easier to sell. It is also true that
FRANKLIN CARTON SUGAR is refined by the most modern
processes, and then packed in the substantial cartons with the
head of Franklin printed in blue on them, and sealed against
dust, dampness and insects. It therefore comes to you as the
sweetest, cleanest, daintiest sugar you can offer your customers,
and the ready-to-sell cartons save you time and prevent loss by
overweight.

Original containers hold 2k, k8, 60 and 120 Ibs. FULL WEIGHT
of all CARTONS and CONTAINERS guaranteed by us

THE FRANKLIN SUGAR REFINING COMPANY
Philadelphia

WE DO THE TALKING

If you are an up-to-date grocer you are a
very busy man. You haven’t time to talk

Shredded W heat

We do the talking for you in the leading
magazines, in several hundred newspapers, in
street cars and in millions of booklets which
go into the home with our extensive sampling
campaign which covers all the cities and
towns of the United States and Canada.
Shredded Wheat is the best advertised cereal
in the world and hence its world-wide con-
sumption.

.The Biscuit is packed in odorless spruce woodl
cases which may be easily sold for 10 or 15 m]
cents, thereby adding to the grocer’s profits.



