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Pronounced by Dr. Seeley,
one of the most famous
Water cure physmnans of this
centnry and ctountry, to be
equal ir not better than and ’ ’

water fo bis knowledge for

the kidneys, stomac
bmt/vels Heésed itiu tng years JtB*Bh dt 18#9 k;ns oplnlon hatsh beenk e ll?gd t bI cgf ot}lr h | I
atrons rand Rapids “since the wal er een pla e marke urest tal ewa er ex-
dgress Ponce de Leon Water Co., frst AvéJ QFdlepr‘h 1%2 W olesale

GRAND RAPIDS DRY GOODS and NOTIONS
BRUSH GOMPIY Mackinaw Coats and Lumbermen's Outfits.
MANEACTUR- B R U S H E S GRAI\N/IEIHRAPIDS Specialty of Underwear and Over Shirts.

Overalls of Our Own Manufacture

Our Goods are sold bv all »ltrillaran .lobbing houses.
RS . MEELEY s Grand Rapids, - - Mich

MOSELEY BROS Do You Want Some Nice

Jobbers™of
SEEDS. BEANS, PEAS, POTATOES, ORANGES  LEMONS. I I I ( : A N D Y
Egg Cases and Fillers a Specialty.

86, 88, 30 and 38 Ottawa St, GRAND RAPIDS, MICH.
for holiday trade ? You can find it in great variety and right prices at

S. E. BROOKS &G0, 5£7 lonia St, Grand Rapids, JiBli.

W E SELL *4%sx_gi*rxsy

Boston Belting Co.’s Rubber Belts, Etc.,

H. Disston  Sons’ Saws,

E. C. Atkins & Co.’s - Saws,

H. R. Warthington’s, = Steam Pumps, I

A. G. Spalding  Bi*os’ Sporting Goods,

L. Gandee & Co.’s = Rubber Boots and Shoes. mESOH VF*

faETOQIDWICHI

flill and Fire Department Supplies.
Manufacturers of Pure Oak Short-lap Leather Belting
Jobbers of Skates. Large Stock. Low Prices. PERKI NDELFPS f% HESS,

STUDLEY & BARCLAY, M rism. Hides, Furs, Wool & Tallow,

4 MONROE ST. Nos. 122 and 124 Louis Street, Grand Rapids, Michigan.
WE CARRY A STOCK OF CAKE TALLOW FOR MILL USE.

ABSOLUTE TEA. Duck 4 Kersey

The Acknowledged Leader.

an
TELFER SOLDOSNLIY:’BYICE CO, Coats Pants

GRAND RAPIDS. MICH. We manufacture the best made goods in these lines of

any factory in the country, guaranteeing every garment to
give entire satisfaction, both in fit and wearing qualities We
are also headquarters for Pants, Overalls and Jackets and
solicit correspondence with dealers in towns where goods of
our manufacture are not regularly handled.

Lansing Pants & Overall Co.,

SEE QUOTATIONS. LANSING, fUCH.



Oyster Crackers Heyman company,

TRYE Maniffactilrers of Show Cases of Every Description,
Are now in season. We manufacture A4 fl” KlndS y p

SAMELER I 11 OSR

A rich, tender and crisp cracker packed in 1 Ib. cartoons
with neat and attractive label. Is one of the most popular

packages we have ever put out. FIRST-CLASS WORK ONLY.

68 and 68 Canal St, Grand Rapids, Mien

Try Our WRITE FOR PRICKS.
o Standard OQil Co,,
andsome emposse ackages, er Moz*
packed 2doz. incase | 216 M a” - doz GRAND RAPIDS, flICHIGAN

These goods are positively the finest produced and we
guarantee entire satisfaction.

SEND US YOUR HOLIDAY ORDERS lliinireia) atwl Iumcirg

New YorkpiseuitCo - OJLS

GRAND RAPIDS, MICH.

DEALERS IN

We Are Headquarters For

CAN N ED GOODS, Naptha and Gasolines.

Office, Hawkins Block. Works, Butterworth Ave.
Carrying in stock the largest and most complete line of BULK WORKS AT
i i i GRAND RAPIDS,
any house in the State, including full assortments of GRONR RAE MITSGGON - MANISTEE. .\ CABIKAS
ALLEGAN, HOWARD CITY, PETOSKEY. ’

. Highest Price Paid for
CURTICE BROS.’ Fruits and Vegetables,

and KBIPTY CARBON | GASOLINE BARRELS.

FONTANA & CO.’s Columbus Brand California Fruit.

Inspection of our stock and correspondence solicited. |

Importers and

esall  GrofRrs

Grand Rapida.
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Makes a Specialty of acting as
Executor of Wills,
Administrator of Estates,
Guardian of riinors and In
competent Persons,
Trustee or Agent

b%ter}ﬁrué”‘t omnelnt of any business which may

furnished*01I™*11011 flesired wi1l be cheerfully

Lewis H. Withey, Pres.
Anton Q. Hodenpyl,

MICHIGAN

Fire & Hariofl Insurance Go

Organised 1881.
DETROIT, MICHIGAN.

Sec’y

PROMPT.  CONSERVATIVI.  SAPS.
J. W. CHAMPLIN, Pres.
W. FRED MCcBAIN, Sec

mSTABIISHED 1841
THE MERCANTILE AGENCY

R.G.Dun &Co

Collections

Reference Book
States

attended to

WILLIAM STUART,

Expert Accountant and Notary Public. Books
opened, written up, trial balances made, etc.
Conveyances done and collections made. Room
5, over Fourth National Bank. References:
Messrs. White & Friant,F. Letellier A Co. and J
Frederic Baars, cashier National City Bank

New Turkish Baths

In connection with the Morton House,
No. 91 Monroe street, are open night and
day, Every Tuesday forenoon and Fri-
day all day will be reserved exclusively
for ladies. S. LaBourslieb,
Proprietor and Chiropodist

ssued quarterl}{
oughout United

COMMER%IIAL %REDIT Co.

Have on file all re orts kept bg/ Coo er’s Com
—ieraaléjgf%ency an Union C d| . and are

dd I
ect#ghsgﬁ%jlamhg or mem ersA %0

“ eT?LOCK
W. H.P. ROOTS

A. B. KNOWLSON,

Wholesale Shipper

Cement, Lime, Coal, Sewer Pipe, Etc.

CARLOTS AND LESS
GRAND RAPIDS, MICH,

Special Notice.

All smjthin r%coals sold by us we guarantee to
be mined_ fro BIG VEIN in the Georges
Dlstrlct Thls Is the coal s&) 1vora |
nown as_Piedm r Cumberland Blossbnri
and stands unrlvalled for smithing purposes.

S. P. Bennett Fuel & Ice Co-,
Grand Rapids, Mich.
HEADACHE

P E C K ,S POWDERS

Pay the beat profit. Order from yourjobber

THE BACK OFFICE.
Written for The Tbabbsmaw

It was a shameful story which the wires
flashed eastward from San Francisco on
the incoming of the month, and for the
first time in many a day, if ever before,
the saloonkeeper had the sympathy of
that class of citizens who are wont,to look
upon him and his calling with unfriendly
eyes. On that day, however, the city
and the saloons at the Golden Gate were
invaded by a gang as merciless as “the
Assyrian [that] came down like the wolf
on the fold.” They went the rounds of
the city in hundreds. They swarmed
into the saloons and beer halls, smashing
chairs and glasses to emphasize their de
light, and they terrorized the citizens
wherever they went. The police were
powerless to control them and all that re
mained for the saloonkeepers to do was
to appeal for protection to the authorities
of the University of California and of the
Stamford University, protesting against
the conduct of the students of those in
stitutions of learning after the foot ball
match.

Some days before this, in the cnltnred
East, when the date and the place of the
foot ball contest between Harvard—if we
do not mistake—and Princeton, was an
nounced, the rumor went abroad that the
New York theaters, after the experience
of a year ago, had taken due precaution
to prevent the repetition of a similar out
rage; and they who care to read the
record of the collegiate foot ball en
counters need not be told of the brutality
which is constantly taking place.

The question is often asked why these
gentlemen and the sons of gentlemen are
willing to engage in public fights, for
they are nothing else. Can the reason
be, because they are neither gentlemen
nor the sons of gentlemen? Is it really
true that these young men are sent to
college, because, when the fathers of
these same yonng men were at the college
age, the sons of.men of mark' were col
lege-trained? Do the boys themselves
want to go, because Daniel Webster and
Rufus Choate made the college a step-
ping-stone to success? And do their par.
ents have the faintest idea that the wind-
falls from the apple orchard can be
dumped into the hopper of the cider
press with a superior quality of “extra
dry” as a result?

If it takes three generations to furnish

gentleman, all the improved cider
presses and the most skillful treatment
known can only furnish a little better
cider out of that first generation of wind-
falls. So the college, like the cider
press, takes them in. They are awormy
lot. They are of the earth—earthy.
They smack intensely of the soil; but
they are “college boys” now, and they
must do as they have heard that collegians
do. The old trick of stealing a ware-
house sign is passe or, in common par-
lance, is a chestnut. It must be en-
larged upon and improved; so the sign

taken down, the warehouse windows
smashed with it, and it is then hurled at
the interfering watchman’s head. Ten

to one, the class of ’29, Oliver Wendell
Holmes’ class, never came so near killing
a watchman as that!

Lake Quinligamond is to be the scene
of a boat race. The windfall is on hand
He yells for his alma mater, and, when
the race is over, in her dear name he does
his best to turn the old BayoState House
inside out. “Bill? Send it to the old
man!  And the old apple tree that
looking forward to a little champagne
cider one of these days pays the bill, re
joiced.to see such proof that “the boy
gittin’ on! Foot ball? Stand right
back. There’s where he shines. The
spirit of a long line of windfalls rises
the occasion, and if he cannot be one of
the eleven to sing his man, he can be and
the one to do a little fighting on his own
account, when the touchdown game
over. So New York has a double Thanks
giving—one for the day and the other for
seeing the last windfall safely out of
town. So San Francisco with her saloon
keepers implores the college president to
protect her from the ontrage of the stn
dents.

Is endurance the only remedy? Be
so. |fthe third generation is to amount
to anything, the beginning, unpromising
as it is, must be made now. Be it o,
If the boy—that kind of a boy—must go
to college, that matter is settled. Web
ster and Choate have been faithfully fol
lowed so far. Let the imitating go vig
orously on. They were faithful students
In good, plain, homely talk, “they got
their lessons;” and the lessons were long
enough to keep them busy. Letthe mat
ter center right there. Make the lesson
long enongh and insist that it shall be
learned. That one simple rule will in
six weeks start homeward this objection
able material, the working up of which
can be carried on better under the
parental rooftree than anywhere else and
with better promise for that third gener
ation.

With this wheel-clogging element out
of the way, the student born and not
made will once more come to the front
There may not be quite so much gate
money in different parts of the country
but there will be less slagging going on
the namber of killed and wounded will
be lessened, and the colleges can go on
again with the old work of furnishing
educated men for the places in the world
which are calling for them; while the
Websters and the Choats who are mak
ing the college training the means of
reaching those places will not toil in vain,
and so bring back to these higher institu-
tions of learning the legitimate work for
which they were founded.

Richard Malcom Strong.

\When Abraham Lincoln once presented

bill for #1,000 for services rendered to
General George B. McClelland, then su-
perintendent of the Illinois Central Rail-
road, that_lgi]entleman refused to pay i,
sayin at is as much as a first- class
Iawyer would charge.”

Founders’ shares in the Suez Canal,
which twenty-five years ago were worth
#250 each, are now quoted at #250,000.

STRINGS TO LITTLE SHOES.

The child in a family is greater than
king or queen, potentate, or even politi-
cian. In the divinely regulated economy
of human life, by which what is good in
it is kept from the flies, and what is bad
is restrained or corrected, the little child
is one of its living and forceful factors.
It was said some thousands of years ago,
and the words are as full of sap and
throb to-day as they were then, “A little
child shall lead them.” It will be so un
til the last cradle on the planet isrocked.
Every child, lordly or lowly born, fair
and shapely or distorted in feature or
limb, with the faint impress of noble-
ness or hereditary sins on its face, has
its beneficent, though unconscious, mis-
sion. . It is as innocent of design or re-
sponsibility as the daisy that inspired a
Burns, the star that led the shepherds,
or the bird that sings to a hungry Laz-
arus. With the roughest or rudest of
men, the trustfulness and innocence of a
little child are a recall to what time and
the devil have not spoiled in his nature.
What he once was, but is not now, and
may never be again, is mirrored in the
face that looks in his from the cradle or
the knee. A manacled criminal, with
stained hands and a frozen heart, spares
a farewell tear for the little hands that
never stole and the lips that never lied.
Verily, In that dreary and desolate soul
there is yet left a lone blossom on a dead
tree. Besotted and brutalized fathers
and brothers, soaked with rum and beast-
liness, when reason relights its lamp, and
virtue struggles out of dead leaves like a
crocus in spring, look in the face a child
and for a moment repent of their sins.
No spoken or written word, and no pic-
ture by pen or brush, could so readily
and vividly rebuke adrunkard or a brute.
Men who are lazy in bone and practice,
who would rather hunger than sweat,
who leave empty cupboards at home, and
return at night with more free lunch in
their bowels than cash in their pockets,
can lie to a landlord and curse a patient
wife, without spoiling their sleep or dis-
turbing their conscience. We have yet,
however, to put our eyes on the man of
this type who could look squarely into
the pinched and pallid face of his hungry
child without wincing.

The same holds true with men who are
neither drunken or lazy, but at the dicta-
tion of an agitator will drop their trowel
or hammer, and with it the means of
paying their debts or feeding their fam-
ily. The man may be obstinate, and,
from his standpoint, a reasonably reso-
lute and justifiable striker. Orators and
writers may sublimate his folly. Un-
paid rent, a fireless stove, and one meal a
day may not reverse his opinion or
change his purpose. He can stand this
sacrifice without a murmur, but the little
folks at home, with little to wear and
less to eat, can doand have done more, and
forever will do more, to checkmate a
human and economic folly than anything
else on the face of the planet. Bayonets
are nowhere when little white fingers en-
ter the contest. In the general ran of



3

daily life the influence of a child is as
strongly manifest. Many a man with
hard hands and aching arms, knotted and
gnarled like an old oak in the struggle of
life, will be cheery and hopeful at his
forge, furnace, or lathe, when he sees a
little face in the hot iron, and hears the
ring of a voice in the rhythm of his an-
vil. Men who in the stern struggle for
existence have lost the finer feelings of
humanity, their sympathies run into pig
iron, and their faith in human kind gone
forever, have a recall to their old selves
when a child twines its arms around a
rugged and perverted nature, as green
ivy on the trunk of a dead tree. The
touch and confidence of innocence have no
rival force in this mundane sphere. It
would be well if the qualities that gives
childhood its influence were not lost
when we get out of short clothes. As it
is, the truest and best of human kind are
those who have carried the strings of lit-
tle shoes into the duties of maturer years.
Fred Woodrow.

American Beef in England.

Boast beef is John Bull’s standard fare,
and some physiologists have attributed
to the influence through many genera-
tions of this sort of food the great phys-
ical stamina and constitutional vigor of
the English people.

The ox is one of the sturdiest and
most muscular animals in the world. He
is purely a vegetarian and one of the
cleanest of all feeders. He has abun-
dant courage along with his great
strength; but be is not quarrelsome or
vicious. It is not unreasonable that
people who for many centuries have
been nourished chiefly on beef should
have drawn from it particular qualities,
not only of body, but of mind.

On the other hand, it should be ex-
pected that those people who habitually
feed on the flesh of the hog, and whose
ancestors have done so before them,
would derive from their daily food some
qualities special and peculiar to them-
selves. The people of these United
States chiefly consume hog meat, and if
there were no other reason for their be-
ing different from the beef-eaters of Old
England, that wonld be at least one suffi-
cient reason.

Of course, the “tight little island” of
Great Britain does not afford enough
beef to feed its people, and so great
quantities have to be carried there from
other countries. The Argentine Repub-
lic and other of the pampas or prairie
countries of South America are large
sources of beef supply; but so, also, is
the United States. The statistics gath-
ered by the Department of Agriculture
at Washington show that during the
nine months of 1894, ending Sept. 30,
the farmers and stockraisers of the
United States exported to Great
Britain more than 300,000 head of beef
cattle, of a value of over $26,000,000.

These cattle are all shipped on the
hoof, and, although there is some trade
in slaughtered beef carried in refrigera-
tor ships, it does not compare with the
export of live cattle, it being difficult to
overcome the prejudices of the people in
favor of live beef cattle. The regula-
tions governing the importation to Eng-
land of live stock are the same as to ani-
mals from the United States and Canada,
no discrimination being made for or
against either class. All of the animals
are, under the English law, slaughtered
immediately upon arrival at British
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ports. Large proportions of the meat
thus taken to England are sold in the re
tail markets of London, Liverpool and
other cities as “prime Scotch” or “Eng-
lish beef.” Under that classification the
butcher demands and secures a better
price than he could with the meat known
and sold as Canadian or American.

Some facts of economic importance are
learned from the department’s report. It
appears that the live beef trade is con
ducted at different ports with slight dif-
ferences. At Deptford sales are private
on the hoof. At Liverpool half the ani-
mals are sold privately. The other half
are slaughtered on account of shippers
and sold to buyers by the carcass. The
Liverpool surplus makes its way to Lon-
don, and a large part of it, beyond ques-
tion, is so cut up as to simulate prime
Scotch joints. At Glasgow and Bristol
nearly all animals are sold at auction on
the hoof.

The charges do not differ materially at
the various ports. They are about $3.75
per head for all terminal costs, includ-
ing commissions for selling. Add to
that the freight, $11, and $1.50 for the
feed and attendance of each animal on
the voyage, and $1.60 for insurance, and
we have a total expense for each animal
shipped of $17.85. This represents very
nearly accurately the expense of getting
a beef animal from the American port in-
to the hands of the British buyer. On
Oct. 25, 1894, good American steers were
bringing in the British market $85 each,
so that it is easy to see what the encour-
agement is for exporting beef cattle.

In England the offal—especially in
London and Liverpool, where large num-
bers of poor people purchase it—is con-
sidered of great importance. Heads,
tails, livers, kidneys, lights and hoofs go
to one buyer, and the hides and inside
fat to another. Parliament disinclines
toward the encouragement of a trade in
dressed meat, because that would shut
out the offal. But the Commissioner
thinks that if the American cattle are
killed at home, properly dressed, and
sent to Europe in a state of refrigeration,
the cost of American beef will be reduced
in all those markets. By killing at home
and shipping only the dressed carcasses,
bulk is compacted, value is enhanced,
and the cost of transportation is reduced,
so that the poor, who heretofore have
bought offal, may be able to buy good
meat instead. During the first six
months of the year 1894 there was ex-
ported into the United Kingdom of
Great Britain 112,000,000 pounds of
dressed beef, valued at nearly $10,000,-
000. This trade in dressed beef is al-
most entirely in the hands of American
citizens.

The question of the differences of
races of people is most interesting, and
one that may possibly never be solved,;
but the anthropologists must find much

worth attention in the investiga-
tion of the influence of the food
of a people on their physical and

mental characteristics. The people of
the British Islands have, of all mod-
ern races and nations, made the largest
impression upon the history, the prog-
ress and the literature of the world. How
much of it is to be attributed to the
roast beef of Old England ?

Frank Stowell.

There is as much to learn about spend-
ing money as in making it

WHAT STOVE  MERCHANTS

With Experience in the Trade Have
To Say ahoift the Majestic.

Hughes & Otis, Fond du Lac, Wig.

The Majestic Steel Range _is without a peer
as to cooking apparatus. (Thirty years” expe-
rience in the stove business.)

& F. Lusel, Watertown, Wis.

After a most thorough test with both hard
coal and wood, we unhesltatln%ly say that
the Majestic Steel Range is the best cooking
apparatus we have seen in our forty years
experience in the cook stove business.

James Montgomery, Warsaw, Wis.

Fifty Majestic Steel Ranges in use. Every
user delighted. The Majestic is, without
doubt, the best cook_ln% apparatus in the
worlz)j. (Thirty years in the cook.stove bus!
ness.

Newark & Drury, Cadillac, Mich.

We are glad we contrtg in Cadillag the. best
cooking apparatus made—the grand Majestic
Steel Range.

H. Sheldon & Co., Janesville, Wis.

After a most thorough and scrutinizing test,
we believe tha‘ the#eo le who do not uss a
a Majestic Steel Range waste the cost of it
every year in the unnecessar]y amount_ of
fuel consumed and the waste of food by im-
proper baking.

Harry Daniels, Jerseyville. 111

I never learned .what a (;O_Okln}%) apgaratus
was until, during the exhibit, the value of
the Majestic and its many excellencies were
demonstrated to me, . Over one hundred in
use. Every user delighted.

. D. Bay A Son, Arcolo, 111

Two years ago we bought one Majestic
Range and kept It on our floor. = Since we
have had a practical demonstration of its
value, we have sold nothing but Majesties.

. Krippene, Oshkosh, Wis.

| have been selling the Majestic for over four
years. Every usef says they enjoy it more
?nd_more eac dal¥ as they become more
amiliar with its virtues.

W. D. Cooke, Green Bay, Wis.

Have sold the Majfestlc, Steel Range for four
ears. Have not furnished one cent of re-
Ealrs or_had one. single complaint. .

sers unite In saying that no words written
ggs?é)rgllégn can speak more highly of it than it

A.

Dunning Bros. & Co., Menominee, Mich.

It is_simply absurd to compare any other

cooking stove or range that we have “sold in

our experience in the cook stove business

Sl e leparng

food fgr the tab?e. propefly: preparing
. Tausche, La Crosse, Wis.

The virtues of the Majestic Steel Range,
which have been demonstrated to us and our
people during thet_ eX_thtIt here,Ewere both
SUrpris, na gratify|ng to us. ery user
((iofelvhljgﬁ; t%eregare f;llalgge number\f sgys we

1d not tell them half thé advantagés of the
ll}gmastm over the cook stoves they "had been

. K Jcl)lhlnson Hardware Co., Alton,

Since the Majestic exhibit at our store, the
Fﬂeoplet_wh? areRabIe are Ioolﬁ:ng onlytfor the
WISV ShR i dgpen (v want some
The Hannah & Lay Mercantile Co,
Traverse City, 58i<h.

The Majestic is substantial in its construc-
tion, perfect in its operation and the best
that can be had. Our personal guarantee of
every 8art and J”ace in this range goes with
every one we sell.

The da

HIRTH,
KRAUSE
& CO.

Headquarters for

over Gatters
and Legtns

$2.50 per dozen
and Upwards.

lamb wool soles

in 3 grades.

Duck mid Sheepskin
SUppers.

Mail us_your order
and we will guarantee
satisfaction ~“In both
price and quality.

Notice of Collection of State
Coitjf and School Taxes

IN THE CITY OF GRAND RAPIDS,
For the Year 1894.
City or Grand R apids,
Kent County, Michigan,
November _30tﬁ, A D. i8A |
To the Taxgayers of the City of Grand Rﬁf)lds,
in the County of Kent and State of Michi-

an:

Ygu are hereby notified that the general tax
rolls of the reSpective wards of the city of
Grand Rapids for State County and School
Taxes have been delivered to me for collection
iemd_ the payment of taxes therein assessed an
evied mag k?)e rT:nade }]o e %n all sums volun-
tarllg paid before the loth day ofJanuary,
| 1895, with an addition of One Per Cent, for
collection fees. And upon all taxes paid on or
after said tenth day of January, 1895, there will
be added Four Per’cent, for collection fees.

That my office for the receipt of payment of
such taxes is located on the first floor of the
City Hall, in said CI'[X of Grand Rapids, near the
east end of Clgy H*Il.  Thatsaid office will be
ogen fo&'t e receipt of such t%xe? in said rq‘ls
assessed, from 8 o'clock in the forenoon until 5
o’clock in the afternoon of each and every week
dax,upto the First_ Day of March, A. D. 18%.

nd said office will also_be open on Fn?ﬁ\{ ?_f

every week (unless such Friday be a legal holi-
y),_and on Tuesday of every wees (unless
such Tuesday be a legal holldae/ , from the hour
of 70’clock p. m. to the hour of 9 o’clock p. m.,
from the first of December, 1391, to the 10th day
of January ’895, Doth inclusive.

Marsh H. Sorrick,

Treasurer of the City of Grand Rapids.

Edwards & Chamberlin. Kalamazoo.
Mich. |

The Majestic, for durability, economy of fuel

perftect opkeratlon, a}ndtall thlg_ qualities tthat

0 tq make a perfect cooking apparatus,

gtangs W?thout apr?vfl. 9 app
Banter Bros., Holland, Mich.

The Majestic is perfect, the delight of its
Lrjg%%, and stands without arival as a cooking

The opinions of the above merchants,
who have given a lifetime to the stove
business, are above criticism and conclu
sively prove beyond a doubt that the
Majestic is in every particular all that is
claimed for it

For further particulars address

J.W . JOHNSTON, Manager,
Grand Bapids, Mich.

STATE AGENTS FOR
The Lycoming Rubber Company,
keep constantly on hand a
full and complete line of
these goods made from the
purest rubber. They are
good style, good fitters and
give tbe best satisfaction
of any rubber in the mar-
ket. Oar line of Leather
Boots and Shoes is com-
plete in every particular,
also Felt Boots, Sox, etc.

Thanking yon for past favors we now
await your further orders. Hoping you
will give onr line a careful inspection
when oar representative calls on yon,
weare BEEDER BROS’ SHOE OO.



ONE AIM IN BUSINESS.

Probably nothing would more effec-
tually serve to elevate every honest oc-
cupation, and to ennoble every worker
therein, than a realizing sense of the
service thus rendered to the community.
Most people pursue their various em-
ployments as a means of livelihood, or
of increasing their personal advantages
and comforts, and these motives are per-
fectly justifiable. The mistake they
make is that they have no other. They
do not reflect that their work is also a
means of promoting the welfare of the
community; or if they admit the fact, it
does not come home to them in that im-
pressive way which would lead them to
receive it as an aim to be achieved.
There are a few pursuits where it is ex-
pected that this end will be kept in
view, and where the worker that has
within him no motive but that of self-in-
terest is held to have degraded his high
calling, but that all employments demand
so high a standard of action is an idea
floating in the air, perhaps, but by no
means brought into general or practical
use.

In commercial life, for example, the
profit of the individual usually occupies
so large a proportion of the attention
that but little is left for the real bene-
fits which commerce itself bestows upon
the people at large. That it furnishes a
livelihood to multitudes and fortunes to
some, are by no means the greatest of its
benefactions. Its contributions to the
comfort and conveniences of the public
by bringing necessities and enjoyments
within the easy reach of all is incalcu-
lable. In this respect alone It is one of
the chief factors of civilization. But it
does much more than this. It draws
men together by common interests. It
binds the East to the West and the North
to the South. It even unites countries
between which oceans roll, enabling va-
rious nations to mingle, and thus to un-
derstand and to respect each other. By
encouraging travel It spreads ideas and
methods, conversing and establishing the
best, and planting them where they have
hitherto been unknown. Thus, through
the influence of commercial enterprise,
the differences that mark different states
and nations, instead of proving insuper-
able barriers to friendly intercourse, are
made to subserve mutual improvement
and to enable each one to make con-
tinual advance.

There is another and even more im-
portant benefit which commerce bestows
upon society, that of increasing trust
and confidence by promoting honesty and
equity. We hear and read of so many
instances of cheating and overeaching in
trade that we forget that these are
the exception and not the rule.
Every ease of dishonesty is pointed out
and emphasized, when of the thousands
of honorable merchants and tradesmen
of all kinds nothing is said. We are ac-
customed to think much of the great
temptations to unfairness and double-
dealing that beset the young man enter-
ing business, and it is well that he
should be put upon his guard against
them, but it is also true that mercantile
life as a whole is a school wherein in-
tegrity and rectitude must be among the
chief lessons. For commerce is built
upon trust, and whatever shakes or un-
dermines that trust weakens the whole
structure. If roguery and unfaithful-
ness were general, the foundations of
business would give way, and commercial
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enterprise would no longer be pua&ible.
It is but a poor and temporary gain that
the shortsighted swindler or the dishon-
est trader obtains. He is speedily dis-
covered and shunned, and sooner or later
he is ostracised from the business world
as completely as the sensualist or the
drunkard is ostracized from good society.
True gain is not the transference of
money from one man’s purse to another’s,
without adequate return, but the increase
of social welfare by efficient and intelli-
gent labor. When this is realized and
acted upon, commerce will attain a sure
and permanent success, in which all en-
gaged in it will be sharers.

Thus, while business life depends for
its true prosperity upon good faith, rec-
titude and honor, so in its turn it fosters
and encourages these virtues. Mr,
Lecky, in his “History of European
Morals,” speaks of industrial veracity as
that “accuracy of statement or fidelity to
engagements which is commonly meant
when we speak of a truthful man. * *
This form of veracity is usually the
special virtue of an industrial nation,
for, although industrial enterprise af-
fords great temptation to deception,
mutual confidence, and, therefore, strict
truthfulness, are in these occupations so
transcendently important that they ac-
quire in the minds of men a value that
they had never before possessed.” If
this be so, it gives to business life an
ethical character that is seldom accorded
toit. Nor do the virtues it inculcates
end with itself. When we occupy a high
standard of action in one part of life, it
raises that of all the rest One who has
been accustomed to be faithful and loyal
in his home is not likely to be false in
his friendships, and if business requires
integrity in its followers, the seeds thus
sown will blossom out in other spheres,
and thus a better character, as a whole,
will result as the fruits of its influence.
Is not such a result worth reflecting on
and planning for? Do not let us lose
sight of it in the effort for personal gain.
Let us ponder on the good of trade, not
only to the individual trader, but also to
the community, to the nation, to the
world. Just as the faithful physician
feels himself bound by the honor of his
profession to promote health and alle-

viate suffering, so let the upright mer- Fiip

chant realize the noble mission of his oc-
cupation and strive to do his share to-
ward furthering it. The duty of service
comes to us all, and nothing tends more
directly to elevate our employment and
to dignify our relation to it than to hold
this duty close to our hearts and prom-
inent in our lives.

Actual Business Practice,
With requisite book-keeping, is ex-
acted of students at the Qrand Rapids
Business College.

The Bradstreet Mercantile Apcy.

The Bradstreet Company, Props.

Beutive (i 279,281,283 Bredray, NT
CHARLKS8 F. CLARK, Pres.

Offices n the principal cities of the United
States, Canada, the European continent,
Australia, and in London, England.

Bardl Ryacs (iis Bon 4 Vidbiant Bay

HENRY BOTOX, Sapt.

V A « VAJBOf
The Putnam Candy Co. quotes as follows

STICK CANDY.

Cases  Bbls. Palls.
Standard, per Ib 6H ™
o HH.. 6M 7™
Twist 6M 7™
Boston Cream . 9
Cut Loaf....... 9
Extra H H..
BMa Palls
Standard.... . 814
Leader 6M
, 8
obhy.... 8*
English Rock.. 8H
Conservex.....
Broken Taffy SM
PeanutSquar 8 9
French Creams. . 94
Valley Creams. 1834
Midget, 0Ib. baskets.......ccccvervrerrinne. .9
Modern. 301b. .. 8)4
rahoy—In bulk
Palla
Losenges, pl_alp i .9
rinte .
Chocolate Brop« . 1%)4
Chocolate Monu .13
OumDrops.... . »H
MoasDrops .8
Sour Drops . 84
Imperlala . io
fancy—In 51b. boxes. Per Box
Lemon Dropa........ o veveinecnneeiieenenss v 55
Sour Drops
Peppermint Dropa....
Chocolate Drops.......

(I—;L M.Shocola
am Drops....
Licorice [9r0p
A. B. Licorice Drop
Losenges, plain....

“ printed

Burnt Almonds.
Wintergreen Berri

CiEUdU
No. 1, wrapped, 2 1b. HOXES....c.ccrrmvrrinnrrnnns
No.1, = 3 *

No. 2, “ 2

. ORANGES,
Florida«, Fancy B[lgi]hts, 126.
Fiori«las Fancy Brights, 150..
Floridas, Fancy Bright«, 176,
Florida«, Golden Russets, 190, 176, 2

LEMONS.

[SINTNINY
838%

Large bunches..
Small bunches.

THER TORSION FRUITS.

)
Figs, fagncy layers_16k> . 12
s, Tgney lay, 86» - i
extra 141) 1
Dates, ngd',"id'iﬁ"'ﬁbx o
Persian, 60-Ib. b

lib Royals. © 2}2‘

015

Almonds, Tarragona...
lvaca

i Calif
Brazils, new...

ilberts..........

“ Soft Shelle

Table Nuts, fancy
“ choic

Pecans. Texas, H. P.

Chestnuts
Hickory Nutsperbu....

Coooanuta, full sacks.. 400
Butternuts, per bu....... 75
Black Walnuts, per bu.... 60
E HP8 FBANTTH.
ancy, H. LOUNA. i 0 5)4
&Y P ol Roasted..., © 554
Fancy, H. P, Flags............. O 5H
“ " “ RoastJd .. 0O 6)4
Choice, H. P., Extras........... o)
“ “ “ Roasted. 06

FRESH MEATS.

BEET.

PORK.

DreSSEd i 4MO 5
oins.... . 7
Shoulders .. 6
Leaf Lard... 8
HUTTON.

Carcass 405
LamDbS. .ot 5)405
TEAL
(O 1 o7 1] TSR ¢ ©7)4

PROVISIONS.
The Gra{éﬁikl)?apids Packing and Provision Co

quotes as Ws!
PORK IN BARRELS.
Mess.......... 50
Shortcut. 1250
Extra clear pig, 14 00
Extra clear, heavy
Clear, fat back....... 13 25
Boston clear, shortcut. 1350
Clear back, shortcut..... 13 50
Standard clear, short cut, best....... 1375
Pork, links shushE:
Bologna........ EM
_ll:lver. 6
ongu
Blogd gV
Head 6
Summer 10
Frankfurts... 7)4
Kettle Rendered... oo,
Granger... L %\/{I
Eaml e 6
ompoun
Cotto’iene.. By
Cotosuet... 6
01lb. Tlas,
01lb. palls, Me
501b. % ic
251b %c
131b lc

BEEP IN BARRELS.
Extra Mess, warranted 200 Ibs....
Extra Mess, Chlcag{o packing..
Boneless, rump butts

hored heats—Canvassed or Plain.

S
Hams, average 201bs .

“ 1808 Bibs. _5’,0]"
i 12to 141bs. 1%
icnic «

8*
................ SM
10
L cl h DRY SALT HEATS.

ong Clears, heavy.

Bris% y 9,\’\,{'

ets, fnedium..
\ ight...
Butts g

PICKLED PIGS’ FEET.

. TRIPE.
Kits, honeycomb....
Kits, premium

—IF YOU WISH AN —
Engraving of
Your Stores — -

Send ns a photograph and tell ns what
changes yon may wish in the view ar-
rangement of signs, etc. (we can make
any changes), and it will surprise you at
how low a price we can make it and do
the finest work.

TRADESMAN COMPANY,
Orand Rapids, flich.

GRINGHUIS’
ITEMIZED
LEDGERS

Size 8 1-2x14—Three Columns.
2 Quires,
3Qu‘l‘res ]2'91% pqgesl
4 <« 30 “o!

INVOICE RECORD OR BILL BOOK.
80 Double Pages, Registers 2,880 Invoices...92 00

TRADESMAN COMPANY,

Agents,

Grand Rapids, - - Mich.



AROUND THE STATE.

MOVEMENTS OF MERCHANTS.

Alamo—Fred J. McCall succeeds W. R.
Maltby in general trade.

Millington—A. C. Allen succeeds F. E.
Kelsey in the drag business.

Fairport—Jas. Seams succeeds Alvin
D. Rice in the grocery business.

Mt. Morris—W. F. Durham succeeds
Durham & Bush in general trade.

Springport—Fred Gregory has sold bis
hardware stock "to Allen Crawford.

Gooding—Gooding & Co. succeed K B.
Gooding & Son in the grain business.

Marquette—H. E. Kellan succeeds
Watt & Kellan in the grocery business.

Ovid—E. H. Danforth is succeeded hy
A. B. Danforth in the furniture business.

Yale—Holden & McNair, general deal-
ers, have dissolved, J. C. Holden succeed-
ing.

Chadwick—E. T. Bolster succeeds G.
W. & E. F. Bolster in the grocery busi-
ness.

Falmouth—The drug stock of G. Y.
Brown has been seized on chattel mort-
gage.

Cassopolis—Grant Underhill & Co. suc-
ceed Underhill & Dever in the grocery
business.

Flint—Geo. Sturt & Son, grocers, have
dissolved, Geo. H. Sturt continuing the
business.

Detroit—L. Black & Co. succeed Black
& Connolly in the jewelry and silverware
business.

Sturgis—Thos. H. Berridge succeeds
Thos. Berridge & Son in the manufacture
of shears.

Frontier—Robt. W. Swift has pur-
chased the general stock of Chas. Hig-
ley & Son.

Lake Odessa—Theo. Forster has re-
moved bis jewelry stock from Lakeview
to this place.

Sault Ste. Marie—C. E. Ainsworth suc-
ceeds Ainsworth & Alexander in the saw-
mill business.

Lansing—Robert Shaw has purchased
the agricultural implement business of
A. L. Harlow & Co.

Manistique—MacLaurin  Bros., boot
and shoe dealers, have dissolved. Geo.
MacLaurin succeediug.

Clinton—The Clinton Plow Co., not in-
corporated, has dissolved, Frank Wood-
ward succeeding to the business.

Port Huron—C. A. Kuhn, who was
formerly engaged in the tailoring busi-
ness at Cheboygan, has removed to this
place.

Burlington—A. W. Gay has purchased
the grocery stock of D. L. McPherson,
and will continue business at the same
location.

Mendon—Geo. Speelman has purchased
the meat business of E. C. Whiting and
will continue the business at the same
location.

Detroit—Speck Bros., furniture deal-
ers, have dissolved. The business will
be continued by Jacob Speck under the
same style.

Burlington—A. W. Gay has purchased
the grocery stock of D. L. McPherson
and will continue the business at the
same location.

Three Rivers—Alonzo Vosburg, who
has been engaged in the lumber and plan-
ingmill business, has sold his lumber
yard to Case & Coon.

Harrisville—Scahar, Stern & Co., deal-
ers in clothing, dry goods, etc., have
been closed up on a chattel mortgage
held by Max Jasspon, of Alpena.
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j Jackson—The W. M Bennett & Co. |
Idry goods stock was sold at chattel!
jmortgage sale last Wednesday to Alfred i
1Vandereook, who resold the stock the
Inext day to Clarence N. Bennett, who |
| will continue the business at the same
Ilocation.

Detroit—W. H. Schieffelin & Co., of
New York, who claim to be the sole
agents for phenacetine and sulfonal in
the United States, have filed a bill in the
United States Circuit Court, to enjoin
Leon Caron from manufacturing or sell-
ing phenacetine in this country.

fronton—The merchandise in the de-
funct Pine Lake Iron Co.’s store was bid
in on attachment sale Dec. 17 by the Mil-
lerton National Bank of Millerton, N. Y.
The purchaser immediately resold the
property to Mrs. Adams, who has been in
charge of the business for some time.

Grand Ledge—A. J. Kramer has pur-
chased the interest of S. W. Kramer
(who is also engaged in the dry goods
business at Cadillac) in the dry goods
and furnishing goods stock of A. J.
Kramer & Co. and will continue the busi-
ness under the style of A. J. Kramer.

MANUFACTURING MATTERS.

Port Huron—The American Egg Case
Co. has merged its business into a stock
company.

Lake George—J. W. Sutton, who oper-
ates a sawmill near this place, has shut
down for the season, and is putting in
logs for next season’s cut.

Pinconning—Charles Ford, of Chicago,
has purchased an interest in the Ford
stave and heading mill at this place.
The capacity of the plantis to be in-
creased.

Hillman—Four sawmills are being
erected in Montmorency county for the
purpose of manufacturing hardwood lum-
ber—one at Hetherton, one at Big Rock,
one at Vienna, and another at a place
known as Tingell’s.

Saginaw—Wickes Bros., of this city,
have purchased the entire sawmill ma-
chinery outfit of the West Michigan
Lumber Co.’s mills at Woodville and
Diamond Lake. The machinery includes
double band saw outfits. It will be re-
moved to this city.

Mt. Pleasant—Horning & Root, man-
ufacturers of heading, have dissolved,
Mr. Root retiring to devote bis entire
attention to the manufacture of staves,
having purchased a half interest in the
Prentice Stave Factory. Horning & Son
will manufacture heading.

Cadillac—The Oviatt Manufacturing
Co., which is the successor to the Cadillac
Veneer & Basket Co., expects to start
up the factory in this plaae with the be-
ginning of the new year. The manager
is purchasing a supply of hardwood
logs and bolts to stock the plant.

Detroit—N. E. Manuel, C. W. Harrah
and John Butterworth have organized
the Detroit Manufacturing Novelty Co.
and have filed articles of association.
The capital stock is $10,000, and they
will construct road carts, and manufac-
ture hooks and eyes, lamp wicks, medi-
cines and novelties.

Detroit—The American Pepsin Cracker
Co. has been incorporated with a capital
stock of $100,000 of which $10,000 is paid
in. The stock is held by C. S. Edwards,
T. L. Riggs, Mark Lewis, D. F. Starker,
F. L. Aubery and Edison Goodrich, of
Detroit, James Mackenzie, of Port
Huron, and P. E. Atchison and R. E.
Atchison, of Wyandotte.

Morton House.

The Leading Hotel
in the City.

Alartm L. SwGGt lias assumed control of
Sw eets Hotel, retaining t' e Mes>rs. Irish as mana*
geis.  Extensive improvements will be made throughout the
house, and it is expected that the office, remodeled and newly

decorated ,will be one of the handsomest in Michigan.

Compliments of the Season from

HenYyJVinke

W holesale

Fruits

Special attention to mail and telegraph orders.

OYSTERS. POULTRY.
OSCAR ALLYN
Wholesale,
io6 Canal.
FISH' GAME.

Paul Eifert

Welcumes the traveling fraternity from
all points of the compass and invites attention to his line of
runks, Bags and Sample Cases Anything made to order at

50 Cadl St



GBAND RAPIDS GOSSIP.

Bear, Boon & Co., Limited, general
dealers at 1161 South Division street, is
succeeded by Bear, Son & Co.

Mrs. S. P. Barnard, general dealer at
Hesperia, has added a line of groceries.
The Musselman Grocer Co. furnished the
stock.

D. Leak & Son have embarked in the
dry goods and grocery business at Bo-
sina. The Lemon & Wheeler Company
furnished the grocery stock.

M M. Calkins, manager of the Phelps
Lumber Co., near Woodville, has put in
a supply store in connection with the
mill.  The Ball-Barnhart-Putman Co.
furnished the stock.

The Champion Cash Register Co. has
leased the third floor of the Bissell build-
ing, 6, 8 and 10 Erie street, and will oc-
cupy the premises with its buffing, nickel
plating and finishing departments.

John Allgier, formerly engaged in the
grocery business at 160 Clancy street,
has formed a copartnership with Ernest
O. Goss under the style of Allgier & Goss
and opened a meat market at 351 South
East street.

Purely Personal.
H. H. Hoffman has taken charge of A.
ee Smith’s drug store at Crystal.

A. H. Doolittle, formerly of Bingham-
ton, N. Y., succeeds Will C. Wood as
book-keeper for C. N. Kapp & Co.

D. E. Corbitt has sold his $2,500 stock
in the Champion Cash Register Co. to the
other stockholders at a considerable ad-
vance over the amount represented by
his original investment.

W. A. Stowe, formerly Secretary and
Treasurer of the Tradesman Company,
but now engaged in the wholesale paper
business at 22 South lonia street, will be
married Jan. 2 to Miss Blanche Robert-
son, of Chicago. They will be “at
home” to their friends at 310 Jefferson
avenue after Feb. 1.

How about that *“house warming”
Charley McCarty, the versatile Lowell
merchant, was to give his friends in com-
memoration of his moving into his new
residence? It is possible he has struck a
streak of ill luck—an unheard of thing
in the career of Mr. McCarty—which has
impelled him to omit that important cer-
emony?

J. H. Thaw may be an authority on
prohibition topics, but-he will, probably,
not attempt to prognosticate the bean
market again very soon. So confident
was he last summer that beans would go
to $2 per bushel before the end of the
year that he purchased a carload of the
W. T. Lamoreaux Co. at $1.50, Dec. 15
delivery. He paid $50 the other day for
the privilege of being released from the
deal.

Rubberold and Asphalt Roofing
Are gaining great popularity in the West
and Middle States, as their great dura-
bility is appreciated. H. M. Reynolds &
Co., of this city, are introducing them
widely and yesterday shipped 110 squares
to Great Falls, Montana.

Great Goode for Holiday Trade.

Edwin Fallas has received at the Lake
Shore depot a full car of Mason’s Pint
Jars. No wonder Mrs. Withey’s jellies
are in such great demand when grocers
can them in Mason’s jars for one dollar
a dozen.
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Robert N. Burch, city salesman for
Oscar Allyn, has a new 8 pound daughter
at his home at 14 Olive street.

S. A. Goss, formerly traveling repre
sentative for the I. M. Clark Grocery Co.,
but more recently on the road for E. Fal-
las, has engaged for 1895 with Merriam
& Collins, wholesale grocers of Chicago.
His territory includes the entire southern
portion of the State.

The thirteen salesmen of the Champion
Cash Register Co. have been called in by
Manager Geiger for the purpose of get-
ting acquainted with each other and ex-
changing ideas as to the best methods of
pushing sales. Sessions are held daily
at the company’s office on Canal street.

W. F. Bowen (Ball-Barnhart-Putman
Co.) was married Monday to Miss Eleanor
Norrisb, stenographer for the Berkey &
Gay Furniture Co. The happy couple
spent Christmas with the bride’s rela-
tives at London, Ont., and will putin
the remainder of the week with relatives
of the groom at Mormara, Ont.

E.
the Goshen Sweeper Co., but for the past
year traveling salesman for A. E. Brooks
& Co., is taking a course of instruction at
the Indianapolis School of Embalming,
preparatory to his going on the road, Jan.
1, for Hurd. Gray & Co., manufacturers
of embalming fluid at Syracuse, N. Y.
His territory will include all the availa-
ble towns in eight Western States.

E. A. Bishop, for the past four years
Michigan representative for the H. J.
Heinz Co., of Pittsburg, has gone to
Clinton, Ind., to spend the holidays with
his parents. The first week in January
he will go to Pittsburg to attend the
sixth annual convention of the 144 travel-
ing salesmen of the Heinz Co., returning
to Frankfort, Ind., where he will be
married Jan. 9 to Miss Fanny Deming, an
estimable young lady of that place. Mr.
and Mrs. Bishop will take up their resi—
dence in Grand Rapids, and will be “a
home” to their friends on and after
Feb. L

Saginaw Evening News (Dec. 24): The
leading candidate for Treasurer of the
Knights of the Grip will probably be
Herman E. Vasold, of this city, whose
name will be proposed by some of his
numerous friends. He is one of Saginaw’s
oldest and best known traveling men and
it is is understood that Post F will vote
as a unit for him. The Light Infantry
band will accompany the Saginaw dele-
gation which will have its headquarters
at the Morton House. The royal man-
ner in which the Saginaw knights enter-
tained their fraters last year leads them
to expect reciprocal treatment at Grand
Rapids.

Wm. Connor (Michael Kolb & Son)
writes from Rochester: “l greatly re-
gret that the Saginaw trade journal
should have made such remarks reflect-
ing on the honor of the traveling men of
the Saginaw Valley. 1 am intimately
acquainted with many of them and can
vouch for their good conduct on all oc-
casions. 1 had hoped to be in Grand
Rapids on the occasion of the K. of G.
convention, but find it will be impos-
sible for me to follow my own inclina-
tion in the matter. You will be pleased
to learn that my house is greatly elated
over their trade for the past year and—
best of all—that money is coming in
much more freely than was anticipated.
So anxious was one of our customers to
settle his bills and get his discounts that

H. Cady, formerly on the road fof1
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he actually overpaid his account $275.
Of course, the amount was promptly re-
turned to him.”

Whitehall Forum: B. F. Emery, who
has been gradually declining with con-
sumption, expired at the home of Robt.
Goffin, Sunday. He was born at Farm-
ington, Mich., Feb. 26, 1846, and was a
member of Grand River Lodge, No. 34,

W ants Column.

Advertisements will be Inserted under this
head for two cents a word the first insertion and
one cent a word for each subsequent insertion.

8advertlsementts taken for less than 25cents.
Advance paymen

HCsINESS | HAXCES.

QTOCK OP CLOTHING AND GENTLEMEN’S

K? furnlshlg&) %ood4 to trade_for real estate.
Address No are Michigan Tradesman. C60D
00D, OPENING . FOR. A RUBBER STAMP
and stencil business in a city of 10 ,000 peo-

F. and A. M. He served three years in Pne Address No. 657, care Michigan Trades—

the U. S. Navy on the steamers Hornet
and Augusta. He was numbered among
Whitehall’s business men in the early
days, but after leaving here became a
commercial salesman and was well known
and respected among that fraternity. A
few years ago the insidious disease be-
gan to show upon him, and he went to
Colorado in hope of being benefited by
the change of climate. He did not im-
prove, however, and gradually declined
to the moment of his death. He leaves a
wife and two sons. The funeral was
held Tuesday under the auspices of the
Whitehall Masons.

J. A Gonzalez and F. M. Tyler both
nnounce themselves as candidates for
he position on the Board of Directors,
M. K. of G,, rendered vacant by the re-
tirement of Geo. F. Owen, whose term of
office expires this week, but who will
probably continue on the Board in an ex
officio capacity as Secretary. Both gen-
tlemen are men of ability and energy and

the organization will not suffer in the [wrll o
Mr. Gon- | iy '”V

event of the election of either.
zalez remained at the helm during the
time the organization was nearly wrecked
by an incompetent officer, and to his fidel-
ity and activity at that time is largely a
due the remarkable record made by the
organization since those days of darkness
and uncertainty. Mr. Tyler is a man
of marked ability as a parliamentarian
and is a decided success as a presiding
officer, besides being calm and candid in
matters requiring careful consideration
and deliberation.

The Michigan Manufacturing Co.,

Makers of Pants, Shirts and Overalls, for- |

merly of Otsego, now permanently loca-
ted in this city, in the Reid building, cor-
ner Louis and Gampau streets, is ready

for the spring business and is showing j\,xo"ANTED—MANAGER FOR

excellent things in its line. The addi-
tion of new and improved machinery to
a larger and more conveniently arranged
factory makes it possible for the com-
pany to produce better goods at the same
price. In consideration of this fact, to-
gether with that of the shipping facili-
ties offered here, the management does'
not hesitate to assure the trade of prompt
shipments and satisfactory goods. Sales-
men will call early with spring line.

The Bridge Street House.
This well-known hostelry, under the ,
new management of Mr. G. A. Pickle, is

making new friends among commercial! et on the_ma

travelers and visiting merchants. Mr.
and Mrs. Pickle give their personal at-

tention to making a pleasant home for jpss cos hg
Changes for the better have | tee” a

all patrons.
been made in the cuisine and the entire
house is being refinished and made new.

East Saugatuck—The Pleasant VaIIeyJGrand Rapids.
Creamery Co. has closed its first season’s ]

business. The sales of the year amounted
to $21,000, but the balance sheet fails to
disclose any profit for the stockholders.
The latter are not disheartened, how-
eves, as they feel that they have estab-
lished the enterprise on a firm foundation
and are now in shape to make some
money on future transactions.

\\T ANTED—TO BUY AN INTEREST IN A
*\v country store, weII Iocated where a good
%rade can bé worke enera tore %
erred, tgal)l/ment or %ame |s
>0in c o g,

00tS an s oe s d-
Eansmg A B :L13Wash|ngton ave.. No h
fi00i) FARM NEAR STATE CAPITOL,
g WRVEA ro'rttlse E%reé%réawe for boots and sh%s

TXTANTED—TO EXCHANGE %
v v stock of boots, shoes and rubbers ora
stock of hardware, or will sell cheap for spot

L|_| oice $-)0'. Address No. 646 care
Michigan Tradesman

TF YOU WANT TO BUY Ol SELL R AL
. estate, write me. 1 can satisfy

E Mercer, Rooms Land 2. Widdicom bulldlng
6*3

uCIOR SALE—SECONIISJ-H@]ND].%/IEOE%{UM SIZEItD

granaalg p}lds mith, awa nge’

'I'I'IOR SALE AT A BARGAIN—NEGW dSTOCK
0

ami Iy erte G. B ,care MlchlgangTradesman.

000 OPENING FOR DENTIST. *AD-
VA Tdress S. S. Burnett, Lake Ann, Mich. 654
A young MAN WITH GOOD HAPITS

Ix “wishes to chan elocatl |enc (?
R SRS oo TG

OOTS AND SHOES—A RARE OPPORIUN

to purchase the stock, fixtures and good
s oe usmess in city of

%s reasons r selling,

for Sc on a dollar, spot cash. Can't

used'eal estate Address No. 650, care Michigan

Tfi"OR EALK—A WELL. SELECTED DRUG
stock and first class |xtures in good order-
alsostore building with hall overhead, lo
t Bradley, one of the best_trading, points in Al
legan county. Reason for selling, present
owner is notadr%glst ﬁcellent openin
good man s. South Monterey.Mich.

OR SALE—OR CASH ONLY, NEW. WELL

ed stoce o ware Onl store in
town o?%rb surrouniga

arml eoun-
t-y, dom% paying, cas sm ss A'sna

reasons Tor “selling. Will take small6%3rocery
stock. Write at once. Address No.

Michigan Tradesman.
rick store to rent

n ooms

ab ve odtad |nt surrou

g? far J ndsg %% ndance qu‘rult rea-
e terms ress A L. Power, Kent

or sale—a shoe business,or half

interest in sstne on one of the prlnC|paI
streets in Grand Rapids New stock good trade

llocac}lon AI. Address No. 624 care Mlchogan

MiSCKLLANKOIS. ”

RETAIL
IV hardware store within or]e hundred miles
of this city; we want a man o ge experience
and unquestioned abilit ty This 1S a first-class
%Drportur%ty for the rlgh garty Address Iggck

awer X, Cleve and. hi
ANTED EVERYBODY |IN' KnA(:?ﬁlfau IN
patentsor atent . Taw, tos
dress; and a bool contalnlngvaluable mforma
t|onW|II be sent free dy ail. L. Moulton,
Patent Attorney Gran Raplds Mich. 658
rI*HIF IZENS OF DORR WILL PAY
bera bonus to any party who as a small
capital to invest In a flouring'mill at Dorr _For
further information write J."C. Newman, Dorr

W TANTES—WE WIS1 TO LEASE '
7v ' horse power portable engine and boiler,
with or without en%meer during the ice cuttllnlg
season. Consumers’ Ice Co , Grand Rapids

EARLY NEW BAR-LOCK TYPEWRITER

for
64

for sale at a great reduction from cost-
Reason for sellln% we de re another rﬁ)at ern of
ich we _consider

ake of ma( ra esman Compan
Louis St., Gran Rap P %64

ufI TANTED—EVERY D RUGGIST JUST
V¥ starting in business and every one already
started to use our system of 0|son labels. What
can rl? et for Four-

113" Tradesman
mpany, Grand Raplds

£ ORGEIDfifCO.. § draV o°L]

ixtures, Counters, ving, etc., made
rder Corner of Kent and Newberry St.,

I Wlsh To Buy

od retail business in any of the f I-
Jowin . Groceries, crockery, ﬁ
boot nds oes clothing’ r r is
Amshort o rea%y m ne?/ have a large nu
ter of unincumbered lots in this city and in one
of the cleanest and best located new suburbs of
Chicago, where pr perty WI|| soon doable In
value. If yo htoget Rf busin elnd
oo > wheret erise |n valu

ears better w |t cen|t< IA]L Ehgonl?r(émfont
t., Battle (e:reek ﬁ/ﬁL\”l



GROWTH OB’THE MATCH.

Less TUan Ninety Years Since The First
W as Made.
From the Pittsburgh Dispatch.

Few people waste a thought about a
match. ~ Merely a little commonplace,
every-day trifle of a thing, made of wood
or wax, tipped with latent flame, where-
with they Kindle fires and light the sooth-
ing pipe or comforting cigar. It does
its humble work and is cast aside. And
yet the match is an evolution representa-
tive of much human patience, ingenuity,
and skill, and is one of the best gifts
sought out and elaborated by human
genious for the benefaction of the race.

When Prometheus stole the sacred fire Co

from Olympus it wasn’t in the form of .
lucifer match that he_did so, or his pun
ishment from Jove might have been even
more terrible than it was, because its use
fulness to upstart man would have been
sq much more formidable. Long ages
had to Eass, and the nineteenth century
after Christ was well on its way before
the match, as we see it to-day, was even
thought of. Trifle as it is, few things
have had more thought and ingenuity
expended on their production. In Great
Britain alone, during the first ninety
years of this century, considerably more
than 100 patents have been applied for,
having reference, wholly orin part, to
improvements or novelties in machinery
for the manufacture of matches, and
during the same period at least as man
more patents were applied for with re
erence to the the composition of the in
fiammatory part of the matches, the ms
terial composing the stem, etc.

As an industry the manufacture of
matches has very imposing proportions,
There is something impressive about fig-
ures to the average mind, and a few sta
tistics will carry ‘weight,

Just to take one of the largest English
factories for example. Ordinary wooden
matches are turned out of that estab-
lishment yearly at the rate of 2,500,000
gross boxes. "Each box contains from
ninety to 100 individuals. If any one
has the curiosity to figure out what this
amounts to he will find it means a great
total of 36,000,000.000 of these wooden
splinters, each one of which is a tiny
magazine of fire and potential agent of
mighty mischief. The same factory pro
duces “safety” matches to the amount of
about one-seventh of the ordinary
matches—L e., about 5,000,000,000 in the

ear. It also produces about 52,000 gross

oxes of vesuvians. while wax vestas
are poured out at the rate of 35,000,000 a
day or 10,500,000,000 annually. This is
all’very imposing, and is calculated to
inspire increased respect for the match.
For the vestas produced by that one fac-
tory three tons of wax are used every
working day, meaning a total of some
750 tons in_tho year. Cotton to the
amount of 250 tons is also annually re-
%uwed totproduce these little effects.

he same factory’s annual consumption
of vitreous phosphorus is thirty tons or
more, while the number of persons em-
Klloyed_ls in the neighborhood of 2,000.

ow, in the neighborhood of London
alone there are about a dozen factories of
varying size, so that from facts like
these one can begin to have a faint con-
ception of what the match making of the
world really means. The total annual
value of English match manufacture has
been estimated at from £1,500.000 to
£2,000.000, and England is not the great-
est producer of matches.

The man who grumbles because he
must rise betimes on a cold, frosty morn-
|ng, and light a fire for the household
while it is yet dark, should thank his
stars that, unlike the ancient Roman
similarly situated, he does not need to
spend his strength rubbing together two
pieces of hard wood until the spark
comes. He has no such trouble in start-
ing a fire as many a better man than he
among his forbears has had with flint and .
steel.  For 400 years, from the time it|
made its appearance during the four-
teenth century, the clumsy and ill-smell-
ing tinder box, with its” assortment of
steel, flint, and sulphur-tipped “spunks,”
was the mainstay of our forefathers
when they wanted to start a fire. It was
the discovery of phosphorus in 1673 by
Brand, of Hamburg, ,which«first set hu-

Dry Goods Price Current.

USBUACEID COTTOITS.

Adriatic..
Argyle

BeaverDam A A'..
Blackstone 0,82

Black Crow..
Black Bock

Boot, AL...
Capital A..
Cavanat Y ..

Chapman cheese d .

Clifton CB

sho

ax

BLBACHSD [
...814 Geo.W_ehshmgton...
ills..

OﬁDOE

10-
614
4

714
res 8
6

X King A A..
4% |awrence

Arrow Brand
. \Il_vl?rld Wide

King EC....

Madras cheese
Newmarket G

COTTONS

GlenM

Gold Medal

Green Ticket

GreatFalls.
e

Middlesex
No Name..
Oak View

DEMINS.

Amoskeag............... is  [Columbian brown.. 12
“ 90s....... 14 verett, blue........... n
“ brown .14 “ brown .
Andover................. 1]34 Haymaker blue....... %
Beaver Creek AA... 1 “ brown 7%
e éEB 9 Jeffrey, XX..9XXX_,10
Lancaster )
Boston Mfg Co. br!! 7 Lawrence,
blue 8)4 “ No. 220....12
“ da twist 1 “ No.250 IP
Columbian XXX br.100 i = “ No. 280.... 8
* XXX bl.19
HINHHAMB - -
Amoskeag............ Lancaster, staple... 5 New Fabrics for Spring of
“ Persian dress OH “  fancies.... 6
Canton .. 7 “  Normandie 6 1895
« AFC........ 8)4 Lancashire.... o 4 .
Reazlle...%g Manchester .44
©  pehgola.- 104 Monogram. ‘44 Imperial Zephyrs, 28 inch, plaids and
Arlington staple__ 64 Persian... 64 stripes, fifty patterns, a beautiful ging-
44 Renfrew ham to retail at 10c.

Arasapha fancy
BatesQNarwicdes )4 Bosemon . . .

“ staples, 6 Slatersvllie - Parkhill Zephyr, 28 inch, plaids and
gentennial........... 108 Somerset. =T, stripes thirta/tpatterns, retail at 12J°c,
Clmberiand siapie. B4 Tarema isiag* formerly sold for 15c.
cumberland.........5 = Wabash......... hams for "95 are rich,

Normandia Gingi [
the new effects will certainly make them
big sellers, as heretofore.

abas e
*  seersucker
1% Warwick
87”? Whlttenden

ST H Indigo blue & Caraleigh is the name of the new 5c

gllgrr]mve\ll[)\a%n. 6;)4 Wamsuttastaples... 6)4 gingham, twenty styles.
Hampton, gV Westbrook........8 = lytter Ducks, 28 inch, piece dyed, put
Johnson Chalon cl ;4 Windermeer up in half pieces, in navy bine and light
+  Indigoblue 9}4.York colors to retail at 12>fc, they are shown
PIYIS AN in all neat effects, stripes and small fig.

GRAIN BASS.

ares.
Corean Crepe, 30 inch and entirely new
fabric, woven designs.
Serpentine Crepe and Art Novelties in

First Prise.. “
Fruitofthe Loom X. 714 V|nyan’1\l_?,n .45 IBarbour's .
Falrmonnt.. 414 White Horse . Marshall’s .0 high colors.
Full Value.. Bock .22)41
HALT BLEACHED COTTONS. KNITTING COTTON. Percales, we have over one hundred
Cabot. ... ...614|DwlghtAnchor 4 ; styles in fancy and white grounds, all
Farwell K White, Colored. f | 36 inch d
No. 6. .33 3 No 14...37 ast colors, 36 inches wide. o
Housgvyi?ée%hed' 5 ched. . %*53)-_:' ;::gg 2(1) * %85- ------- 38 tieJsaconet and Morley Lawns and Dimi-
Bl o4 12. “20....40 - ) )
C. 714 CAVBRICS Pacific and Scotch Lawns in stripes
- . -4 Eggy(g\;gga - 4 and floral effects.
. - 4 Woods...... 4 Aniline plain black satines, we will
S -4 Brunswic 4 show BC, TT, Berlin, Mulhouse, Export
1 ﬁ;ﬁ Fireman bed frannel. Pacific and Coechco lines.
Py 13)4 creedmore, Fancy Satines, black ground in floral
L TalbotI XXX. and striped effects, all' grades, over a
N Nameless o Buckey hundred patterns to show.
0 ; . Bates seersuckers open up with new
P § Oty B etk . 1 styles and colorings.
Peerless, white..... Blditeanity colored...13 s O 84afsﬁ-é--kxx Cameo Drapery, cream grounds.
Integmyco ore lite S B .. 22)AManitoba. 23)4 Pacglc ITWI||IS,_ cream and colored
e DOXBT FLANNEL. grounds, also plain.
Hamilton g ®10K  Pacific Challi and Scotch Lawns.
" - Slate.  BroANVASS AND PADDING. 12K Pacific Black Ground and Fancy Prints
G Cashmere. o oo Blage %fli(‘e Brown. Black are among the best made. We shall open
Nameless 07 T A Y B0/ WK 19K 25 cases Jan. 10th. also a new line of
) 114 11K 11K 12 2 12 American Indigos, Shirtings and wide
Coralino, ok 12)4 12K 12K 20 20 20 %oods; also showing Simpsons, Coechco,
Davis VU aists 00 Bhghton Severen, 80S ........... 9K Wwest Point, 8os__1ou Allens, Hamilton, Garners, Manchester,
Grand Baplds 4 50 Abdominal Mayland, 80s .. ---.10221 “ 1008 .1 Harmony and Merrimack goods.
"00BSXT 1BANS : Greenwood, 7K os.. 9K Raven, IQos.... i -
Armory 64 Naumk Greenwood, 80s___ 114 Stark ' * 18 In Dress Goods we shall carry Pacific
Androscoggin %4 Bock Boston, 80S.............. 104 Boston, 100s...........124 Plain Cashmeres, 5 grades to retail from
Elﬂﬂm&k 2)4 &?nlesto 67)t§ WADDINGS. 12)i to 50c per yard.
alwor - White, dos ..25 IPerbale, 40 dos... 83 s0 ifi H i
Allen turkey reds.. 54 . . Colored, dos..........20 [Colored “ ... 750 Pacific fancies, 32 and 36 inch QOOdS'_
y reds.. 4 Berwick fancies__ 3y BILESTAB Stevens’, Flannel Dress Goods, mix-
ink *pirple 5K Charter Oak fancies 4 ~ Slater. lron Cross...  pawtycke tures, beautiful new weaves. 27 to 50
piunflfsc'ﬁéék'éi 5'?)4 DelMarine r%agnm%. 214 < Best.. 104 Badford 19 inch same widths in pl_aln colors.
staples......... _Bddystone fancy... 5 Best AA.......12)4 Valley City. .1 Atlantic Serges, 45 inch, all colors.
Americiirtings... 3Xi chocolat 5 - g KK - 28 inch, double-fold novelties, exact
ﬁmericanlr;]cngoff." gh)él ) sateefis. 5 corcelli. dos WING SILK 11 knittin C?Pies of the better (]]o_ods in Swivell Silk
A;rgl%rr:tcianrésel;ggsgi 8 Hamilton getm é""5434 twlist dos. 37K per Kos ball.* 97_30 effects, stripesand plaids to retail at 12K
Anchor Shirtings... 4 Mancheste,#gnCT 5 50yd; dos..37XL i’il‘ed beau?ﬁs dand ShO(Lledd be atflrst—tclass
Arnold n . 6 new era. 5 HOOKS AND STBS—PER GROBS eader In the dress goods aepartment.
ArgoldI Merino......6,  Merrimack D fancy. 5 No 1BI'k AWhite.10 INg 4BIkAWhIte 15 28 and 30 inch Swivell Silks. never
R coe'?gucrfcm?ﬁ ? ]':/'erj;:'_mf kesphp'?ﬂ”mgzs‘)‘zl 5§ - 15 |‘;8 0 - 4 \slcowq”b)éjobbz%rs before in thc;s rharke_tI
“ acific fancy........ PINS. e will have 25 patterns, goods to retai
oldseal.... 10K & N 0, M C. N04—15 F 8K.... 40 :
« green seal TB10 ponsm%’utismbes,_,sé( 0%—_1%, ML 30| at 45 to 50c, very bestquality, they make
“ “yellow seal .|ﬁ Simpson mourning.. 5 h | kOTTON TAN. h K beautiful waists.
u serge. reys.....5  No 2White ABI’k.12 INo 8White A BI’k. 20 ;
- Tufl & 10« ~ Solidbjack. 5 4 i 15 < 10 5 Lace eff_ectgln hams should be seen to
allon solid Ielak.. Wgsh.n%onmd.go, 6K 6 g1 12 1 .26 be appreciated, they are made In all the
Bengal blue, ‘green, [urkey fopes.. 7 SAMNTT PINS. high cfolors and are’marvels of American
Bg“nagg“ggange...SBK plain T‘I‘<yX'i\'/I' 7 -=m28 INOS.. mann_actnrlug art. .
T o Tur NEEDLES—PER M. . White Goods. We will show sample
o« oiiblue...6 m ttorr'l.?lrlwml..llll"—'GK 1 4018teamboat..\. lines of it in January, a complete assort-
“ feO(ljJ lards 5)4 Martrl(a Waﬂ\&gton i ool American.... ent.
PR Wa TABLE OlL QLOTH If our men do not call on you In time
o g 25 Marha el e ol B 64,230 i in
© e gAXKKKD  gparkey Ted, }54 step into the store whenever you are in
coro g8 WISIEIE o conensarma® Ny i ety and e il e pleseye
X Xtwilis..5 I [}- | Hchet Crown.. 12 Rising Star4-ply__ 17 gy i
S 2 yainde g ine 10K Domestic.. 184 3-ply_—_17 above named goods (to be delivered early
-------- 2 ctarmony. «X An.C{er- 16 WNorth Star......--20  in January) ever shown in Grand Rapids.
Amoskeag ACA ... lIK ACA oo nu  Chery Valiey i Wool Standard 4 plyl7K
Harnllton N 7 Pemi(berton AAAT 16 XLy VAT e B4 Powhattan............ 16
“Awnilag i 8 \S(v(\)/riftHiver "45 PLAID OSNASURGB
Farmer ... 8  Poarl RIVAL. o ] & glount Pleasant__ 6)4
First Prise. .. 104 Warren .. Prnerlr?gﬁ't' =5
Lenox Mills. c611-r80N %%qlc_)ﬁtoga.. R_a¥1de!m P. STEKETEE A SONS,
é(t)lgpta D. g;((lﬁtar’\(‘ A Riverside Wholesale Dry Goods,
(A 0 Name...
Clifto -..7 ITopofHeap.. Otischecks.........7 ~ Grand Rapids, - Mich.




man ingenuity at work searching for im-
provement on the old order of things.
The first efforts, though not gropin? in
the dark altogether, were far enough from
successful. Phosphorus was soon found
to be both inconvenient and dangerous.
One of the earliest schemes for its utiliz-
ation was to rub a piece of it between two
folds of coarse paper and allow the
spark of fire so produced to fall upon a
“spunk.” The long and the last of such
clumsy methods was that phosphorus
fell into disuse. It was another chemi-
cal discovery about the beginning of the
present century that gave an impetus to
invention, and finally led to the match as
it is to-day. Berthollet was the chemist,
and the discovery was known as “the
Brm(_nple of the oxidation of com-
ustible bodies by chlorates in the pres-
ence of strong acids.” Making practical
application of this principle, Chancel, in
1805, produced his so-called “oxymariate
matches,” in which strips of wood,
tipped with a mixture of chlorate of pot-
ash, sugar, and gum, were ignited by
contact with sulphuric acid. About
this time also there were various non-
phosphoric light producers more or less
In vogue. One of these was known as
“pyrophorus.” It was prepared by
roasting alum with flour and honey or
sugar, and inflating by exposure to the
air,

As early as 1780 there were "electro-
pneumatic fire producers” in use, in
which a jet of hydrogen was inflamed by
an electric spark. The Dobereiner
“platinum lamp” belonged to a later
date, 1823. In this hydrogen gas was ig-
nited by contact with' spungy platinum.
About this time also there were in use in
parts of Prussia small glass tubes con-
taining equal parts of phosphorus and
sulphur carefully fused together. Into
this splinters of 'wood were thrust and
then ignited by friction.

It was not until 1827 that the real
precursor of our present day match ap-

eared. In April of that year John

alker of Stockton-on-Tees invented
lucifer matches, or congreve, as they were
called, after Sir William Congreve, in-
ventor of the rocket These congreves
consisted of wooden splints or strips of
cardboard tipped with a mixture of sul-
phide of antimony, chlorate of potash,
gum, and starch. No phosphorus was
used. They were ignited by rubbing on
glass or sandpaper.

From this time on incessant attempts
were made in different places to produce
a really practicable and satisfactory fric-
tion match. In 1834 wooden friction
matches containing phosphorus were
made in Vienna, Darmstadt, and other
Ejla_ces in Europe. The first patentin the

nited States for phosphorus friction
matches was granted Oct. 24, 1836, to A.
D. Phillips, whose |r};]n|tmg composition
was a mixture of phosphorus, sulphur,
chalk and gum. .

From time to time loud outcries were
made about the dangers attending the use
of phosphorus in match mak_m?. It was
not only poisonous and too inflammable,
but the' workmen employed were subject
to a curious disease of the jawbones,
which was loathsome and distressing.
Between the years 1840 and 1865 there
was much warm _discussion on these
points. It is by this time pretty well es-
tablished that the danger of “phosphorus
disease” is reduced to a minimum by the
employment of such preventive means as
good ventilation, impregnation of the air
of the factory with the vapor of turpen-
tine, and the enforcement of absolute
cleanliness on the part of the work peo-
ple. In 1834 stringent regulations were

ut in force in_German factories. In

enmark and Switzerland the use of
matches containing the ordina?/ Ehos-
phorus was forbidden by law in 1875 and
1879, and in Denmark since 1875 the use
of “Swedish safety matches” only has
been allowed. In 1882 the Swiss Govern-
ment forbade the use of any but safety
matches. It was in 1855 that Lundstrom,
of Jonkoping, Sweden, made the first
true “safety” matches. He put his ox-
idizing mixture on the splints, and the
red phosphorus (a safe form of phospho-
rus) on the box. This process was pat-
ented the same year in England. Since
then there has been no very important
departures in the art of match making,

THE MICHia”™ISr TRADESMAN,

though various machines have been in-
vented and various igniting mixtures
tried with greater or less success.

Increasing' the Tribe Tenfold.

In the United States there are 80,000
commercial travelers representing almost
every article for sale, and each doing his
level best to reach the customers before
his rival. Keen race this! The push of
the football contest is as nothing to it.
It is figured that each of these stirring
fellows spends $3,000 a year on the road,
and that their salary averages $1,500.
Big sum of money this to be paid out an-
nually along the lines of our railways.
These are picked men, some of them get-
ting as high as $6,000 a year, and now
they are mostly all steady men and many
of them religious men helping along the
churches as they tarry over Sunday here
and there. They have their own well-
known hotels which are crowded in the
busy seasons when the trains get in of a
Saturday night. This is the new way of
doing business. The customer must be
seen and pressed and seen early. These
smart fellows don’t jog along on the
slow local trains; they’d like to get ahead
amile a minute. The railways that do
best by them get the heft of the travel.
That’s so everywhere. Those who serve
us best get our money. In olden times
we used to push along seven or ten miles
more to reach the inn where man and
beast were kindly treated, not with
whisky, but with good stalls for our
horses, fine table and beds for ourselves.

It is with nations, as with individuals,
we must have profitable customers. Many
of our young men are far beyond our
own lines pushing trade. We have com-
mercial travelers in all the commercial
nations of the world doing the same
thing. The war in the East is going to
open up new and extended markets, and
there will be a big field to occupy. Let
us, by treaty and other mutually helpful
arrangements, get there before the Eng-
lish or Germans. We wish them noill,
but we want customers. We want to
shoe the world, and getting all mankind
into the way of eating corn bread. By
and by, instead of having only 80,000
travelers offering good things for sale
we’il have 800,000—a profitable by and
by, when every factory will be busy and
every willing worker will have a paying
job. Geo. R. Scott.

A young woman in London has found
a new way to make a living. She acts as
nursery maid to pet dogs, taking them
out for an airing and attending to their
meals and toilets. Her charge Is 75 cents
a week.

Hardware Price Current.

These prices are for cash, buyer», who
pay promptly and buy in full packages.

AUGURS AND BITS. dls.
Snell’s 60*10
Cook’s . 40
Jennings’,genuine
Jennings’,Imitation.

. i AXBS
First Quality .8. B. Bronze..

D. B. Bronze

Railroad

Garden

Stove..........

Carriage ne«@ list ..o 75*10
40*10

ow.
Sleigh shoe

BUCKBTS.

Well, plain
Well,swivel.

. BUTT T. " as.
Cast Loose Pin, fl%ul’

Wrought Narrow, bri

7
Wrougm I__I_oobsle Fin ﬁg HAMMERS.
rou able........ g
Wrought Inside Blin .. 40 I\Pélle’lJydole*Cos X 52
\é\llroggfngrkqss 70*12 Tcerkes * Plumb’s .. dls. 40*18
Blind: Parker 7010 B in's Sotd Cast Sieel “Haind B0c 40+10
Biind’ Shepard: 70 Blacksmitn’s Solid Cast Steel Hand__80c
. . BLOCKS. Gate, Clark’s, 1,2,3 .o dls.60*10
Ordinary Tackle, list April  1898.................. 60*10 State per dos. net, 2 50
CRADLES. Screw Hook and Strap, to 12 In. 414 14 and
GFRIN ettt 40*10 4 B
CROW BABB. % g*
H
Cast Steel ... cans perth 5 %.. I N
) . ..dis.
Bly’s 110 .... perm €6 i hangers. dls,
Hick’s C.P . w % Barn Door Kidder Mfg. 80., Wood track... .50*10
G.D ... “ % Champion, antl-frictlon ..60*10
Musket Kidder, wood track .. 40
CARTRIDGES. Pots HOL 6016
Rim Pire . 5 o
ire. Kett 0*10
Central Pire. ) Spiders 60*10
CHIBXLB. dis.  Gray enameéied... N 40*10

SocketPlrmer
SocketFraming
SocketCorner...
Socket Slicks...
Butchers’ Tange

Curry, Lawrence’s.
Hotchkiss

40
25

White Crayons, per gross___

OOFPBB*
Planished, 14 0s cut to else.. er pound 28
“ 4x52,14x56.14x60 26
Cold Rolled, 14x56 and 14x60 23
Cold Rolled, 14x48... 28
Bottoms . 2
DRILLS. dls.
Morse’s Bit Stocks 50
Taper and straight Shank 50
Morse’s Taper Sha 50
DRIPPING PAMS.
Small sixes, ser pound 6K
Large sixes, per pound 06
. BLBOWS
Com. 4 piece, 61n dos.net 75
Corrugated....oooeernnessienees + e d 50
A'lInstable.... dls. 40*10
ESPANSIVE BITS. dls.
Clark’s, small, 1x8; large, 826. 30
lves’, 1, *18: 2,124; 3 ,«0..... 25
pites—New List. dls.
Dlsston’s .... 0
New Americ 60*10-10
Nicholson’s 0*10-10
Heller’s..... 50
Heller’s Horse Rasps. 60

«ALVABIZBD IRON.
Nos. 16 to 20: 22 and 24; 25 and 26; 27
L 12 18 14 15

is
Discount, 70

OATTBSS,
Stanley Rule and Level Co.’s...........
. _knobs—New List.
Door, mineral, jap. trimmings.........
Door, porcelain, jap. trimmings__
Door, porcelain, plated trimmings:.,
Door, porcelain, trimmings............
Drawer and Shutter, porcelain.......

dis.

) locks—DOOR.

Russell * Irwin Mfg. Co.’s new list
Mallory, Wheeler * "Co.’s .
Branford’s ..
Norwalk’s ....

Fags” aeas

Adse Bye
Hunt Bye..
Hunt’s ...

....*16.00, dls. 60-10
.*16.00, dls. 60-10
.50, dls. 20*10.

Sperry * Co.’s, Post, handled.
mills.

Coffee, Parkers Co.’s............ .
“ P.S.* W. Mfg. Co.’s MalleaDies....

< Landers, Perry * Clerk’s .
" Enterprise

Stebbln’s Pattern...
Stebbin’s Genuine.
Enterprise, self-me

NAILS .
Advance over base, on both Steel and Wire,
Steel najls, base |
\6/\6|re nails, base..

[
ABSHSHR SIS HBLEHRRNED

80
90
175
) FLAReD. dls.
Ohio Tool Co.’s, fancy. . o4
Sclota Bench *50
Sandusky Tool Co
Bench, first qualit 40
Stanley Rule and
Pry, Acme

Common, polished

Iron and Tinned
Copper Rivets and Bur
PATEET PLANISHED EBON
“A” Wood’s patent planished. Nos. 24to 27 10 20
“B” Wood’s not planished, Nos. 26to 27... 820

Broken packs %o per pound extra.

80 Coe’s Patent, mal\l/lllea
0 Birdcages

gsForks, hoes, rakes an

HOUSB FURNISHING GOODS.
Stamped Tin Ware....

Japanned Tin Ware.. 26
Granite Iron Ware... . at
i wire goods. dls.
Blight.... 70*10*10
Screw E ... 10*10410
Hook’s .. 70*10*10
Gate Hooks and Byes 70*10*10

levels <Hs.7n
Stanley Rule and Level C0.’S......ccccees vuvenee

i ROPES.
Sisal, H Inch and larger. 7
Manilla............ .10
dls.
Steeland Iron.... .. ;*10
Try and Bevels.
Mitre.
SHEEI'IRO(I:\I. s h
om. Smogth, .

Nos. 10to 14.... % D %mso
Nos. 15t017 .350 260
Nos. 18to0 21 405 270
Nos. 22to 24 .3% 280
Nos. 25t0 26 290
No. 27

. .37 5
All sheets No. 18 and lighter, over 30 inches
wide not less than 2-10 extra

SAND PAPER.

List sect. 19,786 50
Sliver Lake, White A ... 50
« Drab 55
“ White a 50
“ Drab B 55
o W hit )
Discount, 10.
SOlId BYES..oiiiriicisce e per ton «20
SAWS, dls.

“  HaNd
Silver Steel Dla. XCuts, per foot,.... 70
“  Special Steel Dex X Cuts, per foot.... 50

" ecial Steel Dla. X Cuts, foot 80
¢ 8%am ion an Igiectrlsc p%otﬁ "X
Cuts, per foOt. ..o 30

Steel, Game .
Oneida Community, Newhonse’s
Oneida Community, Hawley * Norton’s. .70-10 10
Mouse, choker...
Mouse, delusion

Bright Market

Annealed Mar 5
Coppered Marke 70
Tinned Market.. 62)4

Coppered Spring Steel

Barbed, Pence, galvanised. 250
%alnted... 20
horse nail
AN SabIe. dls.40*10
Putnam....

Northwest
Baxter’s Ad

Coe’s Genu .
Coe’s PatentAgrlcultglral, wrought
e

Pumps,
Screws, New List..
Casters, Bed a .d P
Dampers, American.

METALS,
PIG tin.
...................................................... 26¢
28c
t, 2)4 2 d
et, 2)4c per ponod.
asks.....’.)......P ....................... 614

PI’ICES é i s of
solder fn the market Indicated byraivate brands
vary according to c&n\}ﬁosmon.

MONY.

Cookson...

Hallett’s .

, TIN—VELYN GRADE.
10x14 IC, Charcoal
14X201IC,
10x14 IX,  “ .
14x201X,  “ . ] .

Each additional X on this grade, H.75.
TIN—ALLAWAY GRADE.
10x14 IC, Charcoal...
14x20 I)C(, “ .

x201X,
Each additional X isg
ROOFING PLATES
14x20IC, Worcester.
14x201X, “ “ .
20x281C, " “ .
“Allaway Gradg..

oo~
RRSS

[{eleeJop)
BRI

@
o

|
20x281X, *

n
BOILSB SIZE TINPLATE

B~k
SISSES

11400
1500

1088
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THE REBATING EVIL.

John H. Goss, a reputable Grand Rap-

ids grocer, writeS The Tradesman as
follows:

1 noticed in The Tradesman Of a re-
cent date an article touching on the sub-
ject of rebates. As one of a great man
1 think that whoever wrote said article is
perverse to quite an extent. 1, as a buyer
ofgrocerles, for instance, think that 1
understand my business. | think—and 1
think that you will agree with “ne—that
it would be very foolish in me to not ac-
cept a rebate if it was offered. It is
hardly natural for any of us to say, “No,
Mr. Agent, we will not accept a rebate.”
We, as buyers, wish to buy goods at bot-
tom prices. We not only owe it as a duty
to ourselves, but we owe it as a duty to
our patrons. | think it is a great many
times understood by the agent from the
house which he represents that certain
goods may be sold at less than the estab-
ished price, but they must be sold in a
way that they may be billed at the regu-
lar’price.

We will take another view of of it:
Suppose, for instance, Mr. Agent comes
to my store and 1 am a customer who
turns him and nis house in a good many
dollars durlng_ the year. | pay cash and
discount my bills. “Now, my neighbor is
making a lead on A. F. soap. He is sell-
ing it for 5 cents a bar. He buys in
larger quantities than 1 do, as | have just
so much capital to do business with ‘and
I buy within my means. 1 sayto Mr.

Agent, "Now, | want some A. F. soap!
at is the best you can do?” He says
that unwrapped is” worth $3.27. | reply

“My neighbor is selling it at 5 cents ana!
if 1°cannot buy it for what he is selling
it for, 1 cannot buy It. | have not the
money to invest in tén boxes, but if you
want to send over three boxes at the ten
box price, all right.” The salesman says
he cannot do it, but the soap comes and a
rebate is taken off the next week when
Mr. Agent comes along. | know that 1
received the soap and 1 see it billed $3 27.
Isay to him, "The A F. soaﬁ 1 must
send back, as | will not pay that price

tor it.  He does not tell mé he will taxe
sell YidPaiR RHESeHROME (£ £° P 304

to sell it at 5 ceuts it 1 wish. _1note mat
wfien he is figuring up my bills that he
has taken off an amount to correspond
with the difference. Am 1 a thief or
ha%/e l)robbed his house, as your article
infers?

In common with not a few others, 1 do
not credit your paper with it, but give
the credit ‘'of said article to the 1L M
Clark Grocery Co.; and if this company
did write said article, | think, tor one
that it would be to their interest to tone
it down a little, as 1 and not a few others
will lay 1t up against them.

The article referred to by Mr. Goss
was written in The Tradesman Office by

TUE MICHIGNISr TRADESMAN,

a regular member of the staff and the |
M. Clark Grocery Co. had no more to do
with it than Mr. Goss did.

The Tradesman fails to see wherein
Mr. Goss has made out a case in his de
fense of the practice of rebating. He of-
fers no valid reason why the salesman
should violate bis own honor or betray
the confidence of his house, which can
obtain no contract goods unless it has
first signed an agreement to maintain the
prices established by the manufacturers.

To bring the case nearer home, Mr.
Goss may compare the position of the
salesman with that of a consumer seek-
ing credit at the hands of the retailer.
The customer obtains credit by register-
ing a solemn promise that be will pay the
account at a certain time. In case he
fails to make good his promise, the re-
tailer loses confidence in him and places
no more reliance on his statements.
Wherein is the salesman who violates his
promise to his house any better than the
consumer who violates his promise to the
retailer? The Tradesman fails to see
any difference. Both are doing wrong
because they are violating the confidence
of the jobber and enter into collusion to
defeat, by subterfuge, an agreement en-
tered into for a laudable purpose—the
maintenance of a legitimate profit on a
staple article.

Y A TARIFF WAR WITH GERMANY.

The German Government is evidently
in earnest in its efforts to retaliate upon
this country for the damage done Ger-
man trade by the I-10th of a cent dis-
criminating duty on sugars produced by
bounty-paying countries. The duties on
cotton seed oil and cotton seed products
have been made practically prohibitive,
and the recent prohibition of the im
portatlon of American cattle is being
rigidly enforced.

To meet this menace to our foreign
trade, President Cleveland advised__
his message that the obnoxious duty of
I-10th of a cent be repealed; but, from
the present outlook, it is by no means
certain that this will be done. Unless
Congress comes to the rescne, it will be
necessary for the Government to meet
the unfriendly course of Germany by re
prisals in the way of increased duties on
German products.

The inauguration of a tariff war be
tween the two countries would be 1
serions matter, because this country can
ill afford at the present time to sacrifice
any of its foreign trade, and then there
is. also, the more serious consideration
that mere tariffreprisals might eventually
lead to more important hostilities.

The Government was empowered by a
law passed in 1890 to adopt retaliatory
measures where foreign countries un-
justly discriminated against American
goods. There would, therefore, be no
real need for an appeal to Congress. It
would be a much more satisfactory ar-
rangement were Congress to adopt the
President’s suggestion and repeal the
discriminating duty on beet sugar, as all
danger of commercial friction would be
overcome.

The United States Government has
notified Spain that, unless the present
policy of imposing prohibitive duties on
American products imported into Cuba
be promptly abandoned, the President
will exercise the powers conferred upon
him by an act passed in 1890 and impose
a heavy duty on Cuban sugar imported
into the United States.

WELCOME, TIRELESS TRAVELERS!

It affords The much
pleasure to extend to the visiting delega-
tions of traveling men the cordial greet-
ings of Grand Rapids business men. It
trnsts that their meeting will be produc-
tive of great good to themselves and to
traveling men generally, and that the en-
tertainment features of the occasion will
be as enjoyable as the business pro
gramme will be beneficial.

Tradesman

The municipal reform movement,
which has gained such headway in New
York, seems likely to run through many
of the cities of the country. Nearly
every hearing before the Lexow commit-
tee brings out startling developments of
bribery and corruption, involving more
and more of the highest police officials
of that city. The amounts involved In-
dicate that the receipts of the police and
police authorities interested, from un-
lawful resorts of various kinds, were
many times greater than the salaries
paid by the city. The fact that a single
captaincy cost the incumbent $15,000 is
sufficiently suggestive of the magnitude
of the transactions. The question is
naturally suggested whether such a con
dition of affairs can obtain and reach
such development in one city, even
though it be the metropolis, without the
same spirit of enterprise being carried
to, or developing in, the other great
cities of the country. This thought is
leading to the suggestion of Lexow com-
mittees and is turning the eyes of public
inquiry in that direction in many places,
and the movement can scarcely fail of
startling developments elsewhere. One
curious phase of the agitation in New
York is that the proprietors of the re
sorts have not only stopped paying the
requisitions, but in many cases are, In
turn, demanding and
amounts of hush money from the offi
cials. Taking it altogether, it may be
imagined that there is uneasiness in the
circles of the “rings,” and that mnnicigal
corruAption stock is not at all stable any-
whflr

where*

Ibo financial policy of the present

Congress has been a matter of much so-
licitude in relation to the return of im-

receiving large ce

leaving the present national bank sys-
tem, and the general financial policy of
the government, in relation thereto un-
disturbed.

It seems that tea is to be no longer
considered the cup that cheers but not
Inebriates. A New York doctor de-
clares that, of the patients applying to
the dispensary, fully io per cent, are tea
drunkards, and that tea ranks as an in-
toxicant second only to alcohol. These
patients suffer from vertigo, headache,
insomnia, palpitation of the heart, night-
mare, nausea, hallucination, depression
of spirits and sometimes suicidal im-
pulses—surely a formidable list of symp-
toms. Dr. Wood thinks that this evil
may be greatly lessened if only freshly
steeped tea is drunk.

It is being generally recognized all
over the country that domestic tranquil-
ity and good order, as well as security
from possible foreign foes, dictate the
wisdom of steadily improving and in-
creasing the organized and equipped
militia force. Having so small a stand-
ing army, it is very essential that there
should be a formidable body of militia
sufficiently well drilled and equipped to
become Immediately available for serv-
ice, either in the event of serious inter-
nal disturbance or trouble with an out-
side power.

In some respects Christmas has come
to be a dreaded holiday. The excite-
ment and exertion which come with It,
and the spending of money which goes
before it, and the worry to secure fine
presents which cannot well be afforded
and really are not needed, take much of
the merriment away from Merry Christ-
mas. These handicaps on Christmas
make the average man like New Year’s
day better, as a day when all a man has
to do is to go aronnd wishing everybody
a Happy New Year, without spending a

nt.

Soft and really beautiful effects may
be obtained by enlarging well-taken
, Photographs, but the crayon work in the
case of the cheap portraits is so atro-
|.t « A A
1C|Uusiy'executed that the last vestige of
charm is removed. Enlarging from
IPhotographs is an inexpensive proc-
ess and the crayon treatment is a
matter of a few hours, so that the cheaD

proved economic conditions, and when'messofthe professed crayon portraits is

the Secretary of the Treasury presented
his financial scheme in the shape of a
bill which failed to meet the approval
of the banking and commercial Interests
of the country, there was an immediate
response in the increased demand for
gold from the Treasury, which shows the
sensitiveness of the country to snch dis-
turbances. The manner in which the
bill was received, however, and the
promptness with which it was withdrawn
seems to have restored confidence. The
farcical character of the proposed legis-
lation is sufficient to suggest to the op
ponents of the administration that in its
introdnction its influence on the inter-
ests of speculation was the only consid-
eration; and that, if so, it was probably
a success. The substitute presented,
while agreat improvement, is not doing so
much to restore confidence as the manner
in which it is received. There is a con-
servatism manifested by those who have
taken up the question that gives assur-
ance that the action taken will be con-
fined to the correction or absurdities in
the circulation and the similar details,

a matter of astonishment.

Morton House Interior Finish.

The richness and beauty of the new
woodwork interior of the Morton House
are attracting much attention, especially
from the traveling public, who have had
liberal opportunities to see the interiors
of other public houses in all parts of the
country, with any of which the Morton
House will compare very favorably.
Very choicely selected quarter sawed
white oak has been mostly used, with
mahogany veneers in contrast. One en-
tire room Is finished In mahogany veneer.
The hand carving shows to great advan-
tage, and all of the designing and execu-
tion are much to the credit of F. Letellier
&Co., whose work is recognized, also,
throughout the Michigan Trust Com-
pany’s building and many of Grand Rap-
ids’ finest residences. The same firm is
now completing similar work at Cadillac,
Mich., South Bend, Ind., Springfield, Mo.,’
and in other parts of the country, where
the excellence of Grand Rapids work-

manshiﬂ i3 being advertised as not con-
fined wholly to fnrnitnre.



the NATUBAL LAWS OF MONET

When low prices and general business
depression prevail there is a tendency
to look to the Government for relief
There are, however, certain economic
laws whose operation cannot be effec
tnally and permanently arrested by legis
lation. Money will ordinarily go where
there is a genuine commercial demand
for It and where it can be secured, as
naturally as water seeks its level. But
mere poverty does not constitute a com
mercial demand. If the industries of
given region are, from any cause, unre
munerative, money will not go there any
more than water will flow uphill. Nor
can relief be had in such acase by simply
increasing the amount of money avail
able for investment.

In bis recent message to Congress, the
President stated “The first day of
November, 1894, the money of all kinds
in circulation, or not included in the
treasury holdings, was 81.672,093,422,
824.27 per capita, upon an estimated pop
ulation of 68,887,000.” In the course of
his hearing before the House Committee
on Banking and Currency, the other day,
Comptroller Eckels said, in reply to a
question put by a member of that com
mittee, that there was no neeessity for a
change in the present system of banking
in this country so far as the necessity for
a greater abundance was concerned. In
other words, there is, in Mr. Eckles’
view, already enough money in the
country to meet all the natural and le-
gitimate demands of its business. His
scheme, like that suggested by Secretary
Carlisle, is intended mainly to relieve
the treasury from the embarrassments to
which it is subjected by the banking
business into which the Government has
been forced. But both of these plans, as
well as the one known as the Baltimore
plan, will be opposed by the advocates
of the free and unlimited coinage of sil-
ver. It will be said that the per capita
estimates are misleading, that a great
part of the money is in a few hands, and
that what is needed is more silver—"the
money of the people.” So it will prob-
ably be necessary to repeat again and
again the truism that money will go only
where it can be profitably and securely in-
vested, and that there isno force of at-
traction in the poor man’s pocket to
draw any kind of money irresistibly into
its vacant depths. What is needed is to
inspire confidence in the paying capacity
of our actual or possible industries.
When that desideratum has been met the
problem will have been solved.

There is yet another law of finance,
unwritten on the statute books of any
nation, but inexorable, which the silver-
ites either ignore or ignorantly deride.
It is the practical, automatic principle
known as Gresham’s law, and which has
recently been formulated by a well-
known economical writer, Mr. Dunning
McLeod, as follows: “(L) If the coins
consist of one metal only, and clipped,
degraded and debased coins are allowed
to circulate together with good coins, all
the good coins disappear; they are either
hoarded, or melted down, orexported,
and the bad coins alone remain in circu-
lation.

“(2.) If coins of two metal, such as
gold and silver, ace allowed to circulate
together in unlimited quantities at a
fixed legal ratio which differs from the
market ratio of the metals, the coin
which is underrated disappears from cir-
culation, and the coin which is overrated
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alone remains current.” Mr. McLeod
adds: “It is exactly the same in all cases
in which persons are allowed to pay
their debts in things which have nomi-
nally the same value, but are in reality
of different values.”

This law bears the name of one of its
discoverers, a master of the English
mint under Queen Elizabeth. It was first
announced by Nicolas Oresme, one of the
counselors of Charles the Fifth, of
France, surnamed the Wise, and 160
years later by Copernicus, for the benefit
of Sigismund the First, King of Poland,
who had sought his advice. All of these
authorities stated the law substantially
in the terms employed by Mr. McLeod.
Oresme declared, further, that the sov-
ereign “can in no case fix the value of
the purchasing power of the coins.” If
he could do so, he could fix the value of
all other commodities; which was, in-
deed, the idea of the mediaeval sover-
eigns, as says Mr. McLeod. Whatever the
explanation may be, there is no doubt
about the operation of this law. It has
been tested repeatedly in the history of
the world. 1t made England practically
a gold monometallic country in 1718, and
monometallic by statute in 1816. It
made France practically a silver mono-
metallic country in 1726, and the United
States practically a gold monometallic
country in 1834. Under the operation of
this law, the free and unlimited coinage
of silver would drive gold out of circula-
tion in the United States, and no more
gold would be coined here. There is no
need to resort to abstract reasoning
on thissubject. From 1834 to 1873 the
silver in a silver dollar was worth more
than 100 cents, and a man could not coin
his silver without loss. So, according to
the report of the Master of the Mint in
1816, during the whole of the long reign
of George the Third, no more than £64,
500 of silver was coined at the mint, be-
cause silver commanded a premium
through all those years.

The natural laws of money will always
prevail, no matter what contradictions or
limitations may be prescribed by legal
enactment.

The Horse Meat Question.

The sale of horse flesh, ass flesh and
even mule meat has grown to such pro-
portions in Paris as to make the dealers
in beef, mutton, etc., seriously uneasy,
as it affects their sales very materially,
and they recently held a conference to
consider the matter. After long debate
they passed resolutions calling upon the
assembly to put duties on such meats, the
same, in proportioq to their selling value,
as is Imposed on other meats, and to make
regulations forbidding the dealers in
such to handle the regular meats.

A Costly Watch.

Attorney-general Hensel, of Pennsyl-
vania, sometimes amuses his friends %
showing them what he calls his 810,001
watch. ~ Some time ago Mr. Hensel sub-
scribed that amount of money to estab-
lish a watch factory at his home, in Lan-
caster, Pa. The managers of the' factory
made and presented to each of the large
subscribers a handsome gold watch. The
factory soon failed, and all that the sub-
scribers got out of the enterprise was
their watches.

Why Florida Oranges are Late.
From the Philadelphia Record.

Continued warm weather has made the
Florida orange crop later than usual this
year. A temperate season increases the
size of the fruit, but cold weather is nec-
essary for it to ripen properly. Conse-
quently the oranges arriving from Flor-
ida are as yet a trifle green, though large
in size.
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The
Poor Merchant

Because he is haunted with visions of cash accounts which do not balance
and cash drawers which are the prey of careless clerks. He could easily
and quickly remedy this difficulty and secure the peaceful slumber which
nature brings to those whose business is conducted accurately and method-

ically by the purchase of a

| I |
and the adoption of our triplicating check charge system, Whi(!‘l can be
conducted without additional effort.

By the Use of Our Register
the Following Advantages Are Obtined:

Boot and Shoe Dealers can keep track of the profits of each day’» busi-
ness by noting the margin on each sale.

Grocers can keep track of produce purchased and the amount of merchan-
dise exchanged for produce.

Clothing and Furnishing Goods' Dealers are enabled to note at a glance
just what they have sold, the profit on each transaction and the
total profit for the day.

Commission Merchants and Produce Dealers can keep track of each
department of their business, keeping purchases of game, pro-
duce and fruit separately, if desired.

Hardware Dealers can keep separate accounts with their stove depart-
[)ner)t or their tin shop or any other department of their
usiness.

Druggists are enabled to keep separate accounts of the transactions of their
prescription department or their cigar sales, or their stationery
department, or any other speoial feature of their business.

But what is the use of enumerating the advantages of our Register
over those of all other registers heretofore invented ? They are to our
machine like moonlight unto sunlight; like water unto wine. Suffice to say
that our system is the only one which enables the merchant to have a
triplicate check of every charge transaction with but one entry.

If you have never seen our machine and desire an opportunity to in-
spect the merits of the mechanical marvel of the age, call at our office, or
at the office of any of our agents; or, if you are located at a distance from
either, write us a letter telling us your line of business and what features
of your business you wish departmentized and we will send you illustra-
tions, descriptions and voluntary testimonials of the Register that will
meet your requirements.

CHAMPION CASH REGISTER @0,

Main Office, 73 and 75 Canal St.,
Factory, 6, 8 and 10 Erie St.,

Grand Rapids, Mich.
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CHRISTMAS ADVERTISING.

Job Dobson’s Experiment and How It
Resulted.

Job Dobson was a sort of fixture in the
considerable city in which he lived. His
father before him had been in the groc-
ery business and the phrase “got at Dob-
son’s” meant, when the town was
younger and consequently smaller, that
it was the best that could be had. For
the Dobsons, father and son, prided
themselves on being that now somewhat
obsolete production, merchants who
hoped to get rich, if at all, in slow and
modest manner, and who relied on the
excellence of their stock and their power
to attract trade because of honorable
dealings for financial success, rather than
on “flyers” outside their business, on the
stock board, the grain markets, and the
like.

The town of A , in which the el-
der Dobson had settled in that dim and
uncertain period known vernacularly as
“an early day,” was know as a smart
place and had thriven amazingly, and
here Mr. Dobson, Sr., had literally
grown up with the town. Only this in-
volved that Mr. Dobson senior should
grow up toward heaven and when the
town became a city, he had gone hence
and the son ruled in his stead.

Mr. Job Dobson had imbibed the slow
and sure methods of his respected ances-
tor, which meant that things should run
as they always had run, and that there
should be little of infusion of new ideas,
and few of modern notions. Thus it
chanced that the store of Dobson con-
tinued in the same manner as it had
in the past, while there sprung up com-
petitors on every hand as the census
showed yearly gains; and when it came
about that in the fullness of immigration
and a high birth rate the city of A
was possessed of a round 100,000 souls, or
at least bodies supposed to contain souls,
for not all were seized of that useful but
often wearing commodity, a soul, Mr.
Job Dobson occupied the same store that
his father had, and bought and sold in
the good, old-fashioned way. Each
Christmas found him as the preceding
one had left him and the common saying
was that the Dobson store was a land-
mark. And so it was.

In at the capacious front door came an-
nually fat turkeys which seemed to have
waddled to the block voluntarily;
plethoric pigs, their cheeks swelling as
though in happy memory of having died
for so good a cause as Christmas, and
their shaven crowns seeming to shed a!
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sort of benediction on the approaching
festivities.

The front of the store was garnished
with great bunches of celery, entwined
as brothers’ arms in affection,’and over-
looking baskets of nuts, boxes of raisins,
gorges of yellow citron, blushing pump-
kins, beseeching for the knife of the
housewife and -fairly expiring for the as-
sociation of the long sticks of cinnamon
which stood hard by. Fat and unctions
geese hung heavily on the hooks, and
shivered not at the absence of feathers,
so well warmed were they by the pre-
vailing Christmas cheer, and so snug
were they in the midst of surfeit for
table and lunch. The very cranberries
blushed at the squash, which in turn
nudged the sweet potatoes for more
room for their crooked elbows, while the
red and green apples stood, like a troop
of merry school children, near the pota-
toes, which latter were begging for boil-
ing pot that they might emerge from a
bath therein with their jackets bursting
with whiteness and attractiveness.

In the midst of these surroundings
moved Job Dobson, his white apron cov-
ering his honest heart, and his face
aflame with good fellowship and honest
traffic. The scales were not more ac-
curate, and they were true as a die, nor
were the measures, overflowing with
good things, more attractive than honest
Job. At the time of which this tale
treats, Mr. Dodson had but recently
taken unto himself a wife, and already
there was a young Job Dobson practicing
gravely that mysterious avoeation, walk-
ing, which we scarcely learn ere we re-
nounce and again go tottering whence
we came. The wife was of one of the
“best” families in A-------- , and held her
head as high as the next. Her father
had settled in A— some months
prior to the advent of the deceased parent
of her husband, and her mother had
come into the town when it was young,
as the cook of a passing steamship. But,
as these are the somewhat common ac-
cessories of blue blood, and as her
mother had grown mightily exclusive in
the latter days of her life.'looking down
on the common herd who delved and did
not keep a girl, Mrs. Dobson was recog-
nized everywhere as a social leader, in
respect of the fact that she had been a
Worlding, and that her pa had once been
mayor of the town, and that they had al-
ways held their heads very high in-
deed.

So when this particular Christmas day
me, or at least when it was coming,

ca
Mrs. Dobson had insisted to her spouse
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k fast being recognized by everybody as the best salt for every pur-
It’s made from the best brine by the best process with the

pose.
best grain. You keep the best of other things, why not keep the
best of Salt. Your customers will appreciate it as they appreciate

pure sugar, pure coffee, and tea.

Diamond Crystal Salt

Being fine irom all chlorides of calcium and magnesia, will not get damp and
soggy on your hands. Put up in an attractive and salable manner, when
your stock of salt is low, try a small supply of “the salt that's all salt* Can be
obtain. _fromjobbers and dealers. For prices, see price current on other Dane.
For other information, address

DIAMOND CRYSTAL SALT CO.. ST. CLAIR, MICH.

$ 20,000

Twenty thousand dollars is a tidy little sum, but we have
that amount invested in machinery alone, just to make

Candy

We turn out goods in proportion with the investment,
too. We make a full line and to get fine fresh-made goods at
rock bottom prices come to us or t 1 your jobber you want
our make.

The Putnam Candy Co,

HOW TO SECURE AND HOLD

the best trade is a perplexing problem to some people, but its solu-

tion is simple.
Make the best goods

First.
always.
Second.

Third. Don% neglect details.

possible ; not once in a while, but

Let the people know of it, early and often.

Attention to these principles has placed the

Gail Borden

Eagle Brand

CONDENSED MILK at the head, and
Borden’s Peerless Brand

EVAPORATED CREAM is sure

to obtain an equally high place in

the consumer’s favor, because it has INTRINSIC MERIT.

Prepared and guaranteed by the N
ordera supply now.

EW YORK CONDENSED nil if CO. ABSOLUTELY PURE

kw —
Por-Quotations Sce Price Columns.



that he should advertise, she esteeming
the name of the concern in big black
type as giving some sort of prominence.
“And then,” she had said, “you must
remember that there are many people
who have come here to live since your
father began business, and you cannot
expect to succeed unless you let the pub-
lic know yon are in business.”

These, and sundry other arguments,
appealed to the heart of Mr. Job Dobson,
and some three weeks prior to the
Christmas day of which this narrative
treats, he concluded that he would, for
the firsttime in his life, advertise. In-
deed, so well known had been the aver-
sion of the elder Dobson to advertising,
that the several solicitors of the papers
with which the city now swarmed, had
long since given that establisement up as
a bad job, and never called there for
business. Thus it was that Mr. Job
Dobson was not approached in this par-
ticular, and so had ample opportunity to
adjust the matter as he pleased.

After long and careful consideration
he concluded that he would confine his
efforts to one particular paper, and that
the leading daily of the town, which also
had a Sunday issue. He mentally com-
puted what amount he could afford to ex-
pend and set aside the sum of $20 as the
maximum, hoping meantime to reduce it
to at least half that amount. For this he
expected to secure at least a week’s ad-
vertising, and so, after closing hours, re-
mained at the store and devoted much
time and thought to the construction of
the advertisement.

Having at last arrived at a display
which to him seemed admirable, and
which be concluded should bring him a
vast deal of business, he untied his apron
one morning and betook himself to the
office of the paper upon which he had de-
cided to bestow his patronage.

Arriving there, he announced his in-
tentions, and, when the members of the
office force had sufficiently recovered
from their astonishment, was turned
over to the business manager for adjust
ment.

“Do you want a position?” asked that
worthy, after he had proffered the grocer
a seat.

Somewhat astonished at this perspi-
cacity on the part of the newspaper man,
Mr. Dobson admitted that position was
of little moment to him, but that Mrs.
Dobson thought an advertisement might
assist her in that direction. Explained
that this position did not refer directly
to society, but to top of column, first
page, or next to reading matter, as offer-
ing greater advantages, Mr. Dobson said
he wanted the best and was able to pay
for it. How much space did he wish?
Well, seeing that he did not advertise
often, he thought that perhaps two col-
umns every day for a week would be
about the thing. “Sunday, too?” queried
the business manager. Mr. Dobson
thought not, as Mrs. Dobson occupied a
front pew at the Oilded church; but this
was shown to him as having nothing to
do with the case, and he decided to go in
for the Sunday issue, being informed
that the Sunday paper bad a wider circu-
lation than the daily issue, and that it
was read more closely. These matters
having been settled to the satisfaction of
both parties, the price was announced as
$100.

When Mr. Dobson had regained his
breath, he said that be had not come
prepared to buy the paper outright, but
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merely wished to gratify his friends and
Mrs. Dobson for the time being in the
direction of advertising. The business
was finally adjusted by reducing the
amount of space to 10 inches for Tues-
day, Thursday, Saturday and Sunday,
and the sum agreed upon was $40, for
which amount Mr. Dobson drew his
check and walked out of the office in |
somewhat of a daze.

The next day being Tuesday, Mr. Dob-
son did not wait until he reached home |
to see his name in pr.int, but secretly j
purchased a copy of the daily Ghrind, and,
retiring to the upper floor of the store,
regaled himself with a sight of his name
in big black type on the first page of
that publication. Then he folded the '
paper cdrefuily, and, swelling with dig-
nity, advised the head clerk that he was
going to tea a little earlier than common,
and wended his way home, that he might
have the'pleasure of firstshowing the ad-
vertisement to Mrs. Dobson.

But when he reached the house he
found that lady had forestalled him, as
she was engaged at the moment of his ar-
rival in reading a copy of the Grind.
“Dear me,” exclaimed that good lady,
“1 did not know you were so fine a man!”

“What now, my dear?” queried the
grocer.

“Have you seen the Grind?’

“Yes, my dear. What of it?”

“Why, here is half a column telling
what a fine man you are, how well you
understand your business, what a superb
stock—yes, it says, ‘superb’” (referring
to the paper in an excited manner) “and
how cheaply you sell goods. See there!”
pointing triumphantly to a column of the
paper where, in reading type, the glory
of “our well-known townsman, Mr. Job
Dobson,” was set forth with alluring
repetition of adjective and comment.

As this was evidently thrown in in the
excess of good will and because of his
patronage of the Grind, Mr. Dobson felt
more comfortable over the investment
of his $40, and ate his supper and drank
his tea in silent admiration of himself.

Having finished and kissed his wife
and baby—they had been married but a
few years, it will be remembered—Mr.
Dobson donned bis overcoat and again
sought the store. Scarcely had he en-
tered, when he was met by the proprietor
of the morning Ponder, who, by the way,
was a member of the same lodge as Mr.
Dobson, who approached him with smil- j
ing countenance and remarked on the
excellence of Mr. Dobson’s personal ap-
pearance, and concluded by stating that
he had called to secure his order for the
insertion of Mr. Dobson’s advertisement
in the Ponder, as appearing that day in
the Grind.

Here was a situation for which Mr.
Dobson had made no preparations, and
he simply said that he bad decided not to
extend his advertising beyond the Grind.

“But you cannot afford to confine your
business to one paper, Mr. Dobson.
Haven’t | always been a good customer
of yours? And always paid my bills
promptly?”

The outcome of all this, and much
more of the same tenor, was, that the
daily morning Ponder appeared the next
morning with a duplicate of the adver-
tisement of Mr. Job Dobson and another j
fulsome and laudatory reading notice,
free.

The opening of business the next day
saw Mr. Dobson early at his task, but
not so early but that the representatives
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MUSSEUAN GRORER G0,
6 B

WESTERN MICHIGAN AGENTS FOR
| Allsterifim 18 |
SPRINGDALE (dairy) in 1and 2 Ib. rolls and tubs.
SPRINGDALE CREAHERY in 1 Ib. rolls, 2 Ib. prints and tubs.
GOLD NUGGET (fancy creamery) in 11b. prints.

These goods took the lead in this market last season and we have
reason to believe they will maintain their supremacy the coming season.

MUSSLEMAN GROCER CO.

We Have Sacked the Towns

ot Michigan pretty thoroughly with our different
brands of flour, and especially is this true of

LILY WBITE which has a world-wide repu-
tation.

jIf You Are a Merchant

and desire to establish a BIG flour trade, we
would say that you can make quicker sales,
easier sales, more sales, and, consequently, more
profitable sales with

Lily White Flour

than with any other brand in the State.
W hy

Because LILY WHITE flour is put up in neat,
attractive sacks, is backed by quality and repu-
tation and the constant, expensive, aggressive
and effective advertising of the manufacturers.
You can lose nothing by trying it, but have
everything to gain,

Because Success Attends the Man Who Takes a Good
Thing When He Can.

VALLEY CITY MILLING GO.
RINDGE, KALMBAGH I GO Zgii ke

Manufacturers and Jobbers or

Boots, Shoes and Rubbers.

Our stock for fall and winter trade is complete.
New lines in warm goods and Holiday
Slippers. We have the best
combination Felt Boot
and Perfection
made.

GRAND RAPIDS,
MICH.

Inspection Solicited.

Agents for the Boston Rubber Shoe Co.
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of the evening Buncombe, the evening
Snorter and the evening Sewer were there

before him.
Long arguments followed on the merits

of the respective papers, and the upshot
of the matter was that before 10 o’clock
these had his orders and check for ad
vertisements, costing in the aggregate
J50. That is, all but the Sewer, which
being a sort of a nondescript sheet given
to blackmailing and divers methods of
extorting money without equivalent, he
debarred from the scheme. The adver
tising agent of this paper stated to him
in the broadest of broad language that
except he gave to his paper such adver
tising as was its due, the paper would
certainly give him some “free advertis
ing;” but, as Mr. Job Dobson did not com
prehend what that meant, the threat had
little terror.

Thinking that at last he had reached
the end of the cost in regard to his
scheme to touch the public heart, and
that at last he had expended all the
money possible, it is stating the case
mildly to say that Mr. Dobson was
alarmed and astounded when the follow-
ing morning he found his store simply
gorged with agents for publications of
the existence of which he bad heretofore
had no knowledge. There was the Dent-
ists” Weekly, the Earth—printed in the
interests of the combined societies of one
denomination of the city, the weekly
United States, the Social Exponent, the
Sociological Weekly, the Business Man,
the Marriage Guide, the Phrenological
Monthly, the Bee Culture, the Carpen-
ters and Joiners' Own, the Blacksmiths'
Friend, the Street Sweepers' Advocate,
the Printers' Espouser, the Housemaids'
Entertainer, and thirty or more publica-
tions of which he had never heard before.
All these came to him, and in a thousand
and one ways made appeal for his sup-
port. He had advertised in the other
papers; he had sent out bis advertise-
ment to the four winds of the heavens;
he had had their trade and they, too, must
be recognized and at last, for very peace,
he recognized the entire crowd and gave
them all and severally orders which, in
the aggregate, reached the comfortahli
sum of nearly $90.

But the end was not yet. The dayi
seemed to bring representatives of pa
pers, weekly and monthly, of which he
had never heard, and of which he had
no idea as to their merit. But they ad-
vocated themselves, or at least their
agents did, so well that the only thing
Mr. Dobson could do was to engage him-
self to advertise with them and to pay
them a comfortable sum. Then there
came a grist of men and boys with one
excuse or another. Some had a scheme
which was simply a matter which he
could not avoid with safety. One had
the notion of printing a list of the fire
alarm calls in the city and wished to
secure so prominent an advertiser as Mr.
Dobson for one of his patrons. The
charge was only $5, and that surely
would not break him. Another had a
a Christmas scheme which was resplend-
ent with pictures, and which was in-
tended to make glad the hearts of the
children, and surely Mr. Dobson would
wish to be represented in that. Of
course, and there went another $10.
Then along came the man with the right
to advertise in the street cars, and he,
too, made so good a showing of his busi-
ness that he managed to seeure $5 of the
grocer’s hard-earned money, and the end
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was not. There followed the man with
the program of the opera house; the
man with the coming entertainments of
the Y. M. C. A.; the man with the church
papers; the man with the secret society
organizations, and there was really no
end to the matter.

And the upshot of the whole business
was that when Mr. Dobson took down
his shutters on the morning of the day
before Christmas he was out $250 hard
cash, to say nothing about sundry trade
contracts which he had made and of which
he had made no account. He thought
to himself that he had made a miserable
fool of himself, and so indeed he had,
for he might have gotten the major por-
tion of the advertising for less than half
the sum he had expended; indeed, he
might well have omitted the entire list
of fakirs without loss. And, to cap the
climax, the advertising agent of the
Sewer came in and showed him a proof
of the “free advertising” which he had
promised him in case he failed to come
into that publication. Mr. Dobson might
have been puffed up with the notices he
had had from the other papers, but this
took the starch out of him. He had no idea
that there was so thoroughly bad a man
in A-------- as was shown by the article
in the Sewer. Charged with having com-
mitted every crime in the decalogue, he
trembled in his boots and willingly paid
the $50 demanded without a murmur;
that is, without an outward murmur, for
iu his heart he murmured vigorously.
But how could he help himself? He, a
respectable merchant, bearing on his
shoulders the respectability of bis father,
and having a wife and child looking to
him for support, did not want his name
dragged in the dirt. And how could he
ever make his wife believe that what
was thus printed in cold type was not
the truth? No; mauifestiy, his way
was to pay the money, and that was pre-
cisely what he did

When Mr. Job Dobson came down to
the store in the morning he was sore of
heart and troubled. He had paid out
nearly $400 where had purposed to ex'
pend but $20 at the outside, and he really
believed that he was on the verge of
ruin.  But in this he was in error. The
business had taken a sudden and unac-
countable boom, and there were names
on his books of which he had never
heard prior to the insertion of the adver-
tisements, and the Christmas trade at
Dobson’s was something phenomenal.
In vain did he order fresh supplies of tur-
keys; in vain did the wagons from the
fruiters roll up to his door laden with
apples and celery and vegetables; in
vain did he order and re-order and order
still again stocks of fat oysters and
game: it was all useless and at last there
happened what had never before been
known—the Dobson store was out of
goods in many lines before 9 o'clock on
the night before Christmas.

And Mr. Dobson, seeing that he had
made a hit, although a costly one, there-
after continued the insertion of adver-
tisements in the newspapers, but never
again indulged every schemer who came
in, by accepting his estimate on that
which he had to sell, and was not again
guilty of submitting to the demands of
the blackmailer, nor of employing
hand bills, whether these were thrown
about the opera house, hung in street
cars, or the result of moribund publica-
tion.
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But he never forgot the experience of
his first attempt to advertise, and now
points out to Job Dodson 3rd, grown a
lusty, healthy grocer, the dangers of
launching into anything without first
counting the cost and giving the matter
intelligent study. Cow.

After China gets through with her war,
she will feel as'if she had taken a full

course of study at the University of Civ-
ilization.

The French way of putting a head on

an Anarchist is to take it off.
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WE WANT

BEANS

and will pay highest market price for
them.
If you have any stock you wish to
dispose of, seek headquarters for an
outlet.

ALBUHS,
DOLLS,
TOYS,
GAMES,
BOOKS.

FATOH, LION & (0

20 & 22 Monroe St

GRAND RAPIDS.

ONLY A FEW LEFT.

Original set of four - »5C

Complete setofte n
Order quick or lose the opportunity of
a lifetime to secure these souvenirs at a

nominal figure. They will be worth ten
times present cost within five years.

Tradesman Company,
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« Tu Niagara Falls Route.”™
(Taking effect Sunday, May 27,1894.)
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Grand Rapids, Mich.



The Grocery Market.

Sugar—The raw market has declined
%c and the recent slight advance on
granulated proved to be only nominal,
the schedule having been reduced to the
old basis the middle of last week. The
impression among the trade appears to be
that no changes of note are likely to oc
cur in the immediate future, the most
noteworthy feature In the situation be-
ing the present session of Congress,
which is apparently disposed to take an-
other turn at the crank, in consequence
of which the Trust is keeping very quiet
and exciting as little comment as pos-
sible.

Fish—The large amount of poultry
marketed during the past month has, to
a certain extent, restricted the request
for fish, but the demand is expected to
improve from now on. The recent ad-
vance is well maintained, owing to the
light stocks at nearly all markets of im-
portance.

Molasses—Reports from New Orleans
are to the effect that prices on the entire
list have been advanced from 1 to 2c per
gallon, the latter figure on fine grades of
open kettle goods. Syrups continue dull
and in small request.

Bananas—The two cars of this kind of
fruit which the local dealers had en
gaged for Christmas trade came in as
per arrangement, but the quality was not
up to expectations and many dealers who
had placed orders for stock to arrive
were sorely disappointed. Bananas are
very unsafe and treacherous stuff to
handle, at best, and, while wholesale
dealers, as a rule, aim to buy only
selections, many cars, which start from
the pier in good condition and give every
promise of “coming up” nicely, reach
their destination either frosted, on the
one hand, or overheated, on the other,
and in any event far from being up to
grade. The commission man with a clip
full of orders is in a quandary. “To ship,
or not to ship, that is the question”
which perplexes. |If a pause is made to
consider, the prospect of a large loss
convinces him that the fruit must be
moved, and at once, and he takes the
chances of a customer charging back a
percentage of the loss, well knowing that
the odds are as seven to ten that the re-
ceiver will be displeased and register a
strong Kick, if nothing more. Such are
daily occurrences with all who deal in
bananas, and the retailer should bear
with the one who ships him, if the goods
do not prove to be “plump, sound and
all yellow,” as there is not a commission
man or wholesaler dealer who would not
prefer to send to every customer just
what was wanted. For the week divid-
ing Christmas and New Years, the supply
will be light, but as there are so many
other fine fruits to be had, It will not be
of much moment.

Oranges Prices have been advanced a
little this week—enough so to cover the
cost of repacking and actual shrinkage.
Holiday orders executed by the
wholesalers of Grand Rapids were
strongly In evidence of the popularity of
the brands handled and of the prices
made. All of our local dealers are gen-
erous providers of stock, and, usually,
anticipate the full volume of holiday
wants, and although in the present in-
stance they took a larger view than
usual of the probable wants, it appears
that they were looking through the
wrong end of the telescope and, the end
of actual holdings was reached much
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sooner than they had counted on. There
were, at least, fifteen carloads shipped
from Grand Rapids to interior towns
during the week immediately preced
ing Christmas, and outside parties
who buy from this market need not be
surprised if there is a slight delay in get
ting oranges ordered during the present
week. There are plenty more on the
way, however, and a strong effort will
be made to avoid running entirely out of
stock. The fruit Is getting better every
day, and the color and flavor will suit
anyone. It would be well to look over
quotations, as made elsewhere, and note
the advance, and not order blindly, and
thﬁn be dissatisfied upon receiving the

ill.

Lemons—New Messinas have effectu-
ally crowded out the Florida stock, and,
while the fruit that has come forward so
far is not fully matured or colored, it is
growing better every day and by the mid-
dle of January it will be in its prime.
Prices have kept up remarkably well,
considering the weather, and the pros,
pects now are that shortly after New
Years prices will materially decrease, as
there is a large number of boxes afloat
estimated at 153,000—therefore it is ad
visable for dealers to buy sparingly un
til the market has reached its lowest
point.

Foreign Nuts—There is no change
speak of in foreign nuts. Brazils are
easy at last week’s quotations, while it
expected that Tarragona almonds, filberts
and Naples walnuts will sag off a little
after January. Nearly all the large deal
ers have been holding off with that end in
view, and, as a consequence, most of
them are In a good position to stock up
liberally, as the holiday trade has re
duced stocks in hand toa very low point

Peanuts—The old crop of peanuts is
pretty well cleaned up and nearly all of
the quotations from the cleaners are
based on new goods. Small orders are
the rule, owing to the shrinkage which
will naturally follow the shipment of the
new stock. Shell goods are slightly
weaker, both on Virginia and Spanish.

Figs—Have been in great demand dur
ing the past week and prices at the recent
sales have stiffened up a trifle, especially
on the better grades and on small boxes
such as are needed for holiday trade.

Dates—Prices on new Hallowis and
Fards have sagged off a trifle since last
Quotations, and, as they have been in
good demand up to the present, stocks in
the hands of the retailers must be very
low and the wholesale dealers anticipate
a good demand at prices ruling.

Candy—Manufacturers have worked
hard up to the present time and all of
them have enjoyed a first-class trade.
While it Is true that prices have not been
as strong as they should have been, the
volume of business has been good and all
are fairly well satisfied. A visit through
some of our wholesale concerns Monday
showed great activity, giving ground for
the belief that all have worked to their
utmost capacity. It is expected that
trade will be a little slack after New
Years, but most of the factories will
keep running in order to getstock ahead.
Better prices are also looked for, as it is
believed that sugar may go considerably
higher before long.

A Grammatical Fine Point.
Teacher—Tommy, would you say that
a man lies easy, or lies easily?
Tommy—It depends on the man.
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Bank Notes.

Hopkins Station—E. P. Arnold & Co.
will shortly remove their hoop factory
from Allegan to this place.

The Oceana County Savings Bank
(Hart) has reduced its capital stock from
$65,000 to $50,000 and increased its sur
Plus fund from $6,500 to $20,000. $The
former officers have been re-elected for
another year.

Frank Howard announces his intention
of organizing a savings bank at Jackson,
with a capital of $100,000. Mr. Howard
is a director in the Ann Arbor Savings
Bank; also in the Peninsular Savings
Bank of Detroit

On May 26, 1894, W. H. Harris, a
sharper, obtained $580 cash from the
Oakland County Savings Bank (Pontiac)
on a certificate of deposit given him by
the Pontiac National Bank. Harris de-
posited acheck with the National for the
amount, which he had raised from $250.
The Pontiac National refused to honor
the certificate. The Savings Bank sued
for the amount and a jury brought in a
verdict in their favor for the full
amount, with interest up to date.

For some weeks past there has been
apparent a steady improvement in all
classes of local securities—bonds, mort-
gages, bank stocks and manufacturing
and jobbing stocks. This improvement
has not been due to unusual activity in
general business, as trade has been much
quieter than usual at this time of the
year, with prices for the leading staples
low and the margin of profits small. It
has been, in fact, this comparative dull-
ness in trade, with the consequent abun-
dance and low rates of money, that has
turned attention to securities as invest-
ments likely to yield better results than
ordinary trade ventures. This demand for
local securities argues a firm conviction
that existing trade depression is merely
a temporary feature, and that at the bot-
tom things are sound and healthy in
Grand Rapids, with no fear for the
future to add to the discomforts of exist-
ing unfavorable business. The strength
of bank stocks is particularly gratifying
as they are the leading values on the
market, the most commonly accepted
collateral, and in every sense the barom-
eters of the local financial situation.
With securities steadily advancing in
value, there is every reason to expect
hat the improvement will soon extend

real estate. The same causes which
are operating in the security market can-
not fail to also influence real estate, the
more particularly a8 the money market,
which is already easy, is likely to rule
even lower after the opening of the new
year.

Use Tradesman Coupon Books.
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Commercial Travelers’ Resort.
Messrs. Ed Peck and Frank Goold, in
their new restaurant, at 30 North lonia
street, pleasantly entertain many travel-
ers and merchants on their way to their
trains.

Beaverton—A survey is being made for
a branch road running from the Flint &
Pere Marquette from this place into tim-
ber owned by the Eastmans. It is re-
ported that a mill will be built on this
tract In the spring.

H. M, Reynolds & Son,

Jobbers of
STRAW BOARD,

BUILDING PAPERS,
BUCKSKIN and MANILLA

WRAPPING PAPER,
ROOFING MATERIALS,

COAL TAR and ASPHALT,;
also

Practical Roofers,

Corner Louis and Campau Sts.,
Grand Rapids, - Mich.

L G DNION ik ®

Will buy all kinds of Lumber—
Green or Dry.
Office and Yards, 7th St.'and C. &W. M. R. R.(
Grand Rapids, Mich.

Your Bank Account Solicited.

0t Cony Sais M,

GRAND
Jno. A. Covode, Pres.
Hbnky ldema, Vlce-Pres. .
. Verdieb. Cashier.

K. Van Hof, Ass’tC’s'r.
Transact« a General Banking Business.
Interest Allowed on Time and Savinas
Deposits.

DIRECTORS:
na0deoR- A BIRRet B Cronge.
Jno.W.Blodgett,J. A. McKee  J. A. 8. Verdier
Deposits Exceed One Million Dollars.

The Scene Has Changed.
Doubt and uncertainty have yielded to the
steadily increasing conviction that

Good "Times

are actually returning. Those who are
wise will do everything to encourage pop-
ular confidence in future business pros-

perity. *
Of course, after so many months of de-
pression and small business, grocers are

each anxious to have a

Large Share
of the revival. To get it they must be ac-
tive. Successnever comes unasked or un-
sought. The grocer who aims to please
his customers will carry a full supply of
ATLAS SOAP,

Manufactured only by

HENRY PASSOLT,
Saginaw, Mich.

ING ~

HAMNfKD CJ
' “Tgp '

THROP. ROBERTSON

A
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Drug Department*

State Board of Pharmacy*

On* Tear—Ottm&r Eberbach, Ann Arbor.

Two Y©art—George Guidrum, lonia.

Three_Tears—0. A, Boa: bee, Charlevoix.

Pott Tears—8. E. Parkill, Owosao,

Five Years—. W. R. Perla/* Detroit.

President—Fred’k W .R. Perry, Detroit.
Secretary—StanIGyE Parklll Owosso.
Treasurer—Geo. Gundrnm, lonia.

Meetings—Detroit, Jan 8 Grand Rapids,

Comin
tar Island), Juneg4; Lansing, Nov. 5.

March 5; Detroit

Michigan State Pharmaceutical Ass’n.

President—A. 8. Parker, Detroit.

Vice-President—J Johns Peck Detron

Treasurer—W. Dupont, Det
flBecretav—F. C. Thompson. Detron

Grand Rapids Pharmaceutical Society.
President, John E. Peck; Secretary, B. Schrouder.

JONES’ CHRISTMAS.

“That! Oh that’s Jones. Odd looking
chap though, ain’t he,” said the night
clerk in answer to my query as to the
Identity of one of the day clerks who had
just passed out. “Yes, most eccentric
fellow Jones is, not only iq appearance
but in his actions and speech; yet one
year ago to-night he was no different from
the average run of drug assistants.”

It was Christmas night. | was waiting
while the night clerk dispensed a pre-
scription, and to liven the waiting, the
clerk chatted pleasantly.

A tall, somber, somewhat mystical
looking person had just come into the
back shop, lit a cigar and passed out
without speaking a word or apparently
noticing the presence of either the clerk
or myself. To my inquiry the clerk had
said, “That’s Jones.”

“You say one year ago he was not
marked by any pronounced peculiar-
ities?” | asked by way of finding out
something more about the mystic Jones.
“May | ask the cause of his sudden
transformation?”

“Certainly, sir, certainly,” was the
answer. “Enow’em all pat. Just wait
amoment till I slap on this label, get

one dollar from you, and then having
finished business | shall tell you about
Jones.”

The prescription being finished and
the *“business” transacted, the night
clerk handed me a cigar and proceeded:

“Yes, sir, one year ago to-day Jones
was one of the gayest devil-may-care fel-
lows you would wish to meet, full of life,
full of fun, in short a most companion-
able person; now he is a sphynx, a per-
fect funeral; and as the causes leading to
this transformation are a strange blend-
ing of recklessness and tragedy and you
have an insatiable appetite for such
scraps from human experience | shall
read you a page from Jones’ life book.

“Last Christmas the fates willed that
Jones should be on duty all day, which, to
one of his disposition, was particularly irk-
some, more especially as he had planned
a ‘Yjolly’ day with a few of his boon com-
panions. But there was no help for it,
so with ill-concealed bad humor he took
his place behind the dispensing counter
Christmas morning, inwardly consigning
everything pharmacal to a place where
soda water would find continuous
sale.

“Through our back window one may
geta good view of the interior of the
swell jag-shop of the city, and as Jones
watched the reckless revelers priming
themselves with tom-and-jerry, cock-
tails, and such seasonable libations, his

spirit ‘soured within him,” to use bis
own expression. So he decided to play
solitaire. To get the ingredients and

prepare a punch of generous proportions
was but the task of a few moments to his
practised hand. Having set up his lone
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bar-room, he constituted himself bar-
tender and customers all in one, and
keeping his eye fastened on the proceed-
ings across the alley, essayed to enjoy
himself. When the lush-slingers in the
saloon would lean forward in an in-
sinuating way to receive the orders of
some thirsty rounders, Jones would imi-
tate him; and when the glasses were
raised and toasts proposed, Jones would
vacate his imaginary position behind the
bar, raise his glass, propose a toast and
drink in unison with the ‘sons of free-
dom,” as he termed those at liberty when
he was at work. There could be, of
necessity, but one result of such pro-
ceedings. Ere two hours was passed
Jones was the gayest of the gay, wish-
ing any number of imaginary compan-
ions a ‘Merrychsmasanahappynyear;’ in
fact, he was soon hopelessly, gloriously
drunk, and by no means a desirable per-
son to undertake the dispensing of a
prescription.

“It was midnight when Jones found
himself at the door of bis home, trying
to solve that old-time problem: gin, a
door, a key-hole, a key, and a jag, to
make a successful combination. After
fumbling for some time at the hinge side
of the door, he tried the other. ‘Shome
body’s hung a rag over the key-hole,” he
muttered; ‘but they can’t fool Jones.’
He managed, after much effort, to strike
a match. Then he saw what the ‘rag’
was, and the sight not only sobered him
but froze every drop of blood in his
veins. A long piece of white crape,
with a card attached, was fastened to
the door knob. With direst forebodings
he opened the door; all was still save a
sound of convulsive sobbing which
issued from the library on his right. A
cold, stony hand seemed clutching his
heart and drawing him toward the nurs-
ery. There he found, all prepared for
burial, Mb favorite little sister, a sweet
child about 8 years of age, who was
but recently past the crisis of a danger-
ous illness. Mechanically he touched
his lips to the fair, cold forehead, and,
through dint of long habit, picked up
the bottle from which she had taken her
last medicine. He took out the cork,
smelled and tasted the contents. His
face grew as white as marble; short,
gasping sounds came through his parched
lips, and, still keeping tight hold of the
bottle, he turned and rushed madly from
the house. On through the darkness he
sped, taking no account of the time or
locality, till he found himself miles
from the city. He sat down in the snow
at the side of the road, and during bis
stay in that spot Jones changed to what
you see him now. Toward early morn-
ing he returned to his home, but the
Jones we had known never came back; he
was as completely lost as though he were
dead.”

“Strange, most strange,”
| do not quite understand—

“Don’t you see,” continued the clerk,
“Jones dispensed that prescription for
his sister; Jones was drunk.”

“And the bottle?” | asked.

“Was never found. Have
cigar, ©ood night.”

| said; “yet

another

Morton House Lunch Counter.
Warren Swetland is maintaining his
reputation among the traveling frater-
nity and the city people for serving the
finest and freshest sea food known in

Michigan. *Meet your friends there.

Random Reflections of a Prosperous
City Merchant.

The starting point of many of the suc-
cessful merchants of the day was the
country store. Such merchants fondly
recall the familiar touch with the cus-
tomers in those days, as well as the prin-
ciples of business there learned. Time
may come and time may go, but in many
cases the country store goes on in the
same old way—forever. The railroad
enters the quiet community, the summer
visitor comes, the city family moves in
the place and desires the same line ef
goods they have been accustomed to pur-
chase. The merchant wonders why the
new trade, as well as some of the old,
use the more rapid transit of later years
to visit the larger centers and do their
trading. No wonder at all; the wonder
would be that they should not do so.
Our friends in the country should wake
up. They should understand that at this
age of the world’s history people will
have what they want, even if it be alittle
higher in price, and if the country store
doesn’t, some one else will procure it for
them.

* ok *x

Window dressing, cleanliness and neat-
ness about the store and all that category
help the grocer to succeed, but after all
the essential requirement is that be be a
man. A man who will take the condi-
tions under which be may be placed,
whatever they may be, and honestly and
cheerfully do his best; who will be too
much of a man to lower himself by any
mean dealing or “too sharpness;” who
will value his reputation and self-respect
too highly to sell them for the few cents

which are to be gained by misrepresent-1

ing to a customer or trying to deceive
him regarding any goods he may wish to
sell, has the elements of success within
him. Then, too, such a man influences
his whole establishment. Leta clerk see
his employer do a mean or an unmanly
act and he will be likely to do the same.
It is not to be expected that he will rise
much above the example given him. The
clerks in a store can generally be gauged
by the character of their employer. It
behooves, then, every grocer so to act
that he keep his manliness and his rep-
utation unquestioned. Telling the exact
facts about his goods and dealing with a
customer in all honesty pay from a
purely business sfangdpqint.

Undoubtedly, the majority of retail
grocers, if asked what was the greatest
evil in connection with their business,
would say the credit system. We ques-
tion this prevailing statement and assert
that the greatest evil is bad debts.
“But,” some one says, “are not bad debts
the outcome of this system?” Certainly,
but only one outcome, and, to use the
same argument, the credit system is the
outcome of doing business. Does it,
therefore, follow that doing business is
evil? The credit system is with the re-
tail grocer and with him it will remain.
To find a successful grocery business,
built up on a purely cash basis, is a very
marked exception, and the fault, after
all, is not in the system but in the appli-
cation of it. Certainly every seeker after
credit should not have it. How shall we
discriminate?  Oftentimes we do not
know the characteristics of the individual
applying for credit and must act with
the very slightest basis for such judg-
ment. The main difficulty is lack of pro-
tection. Is it necessary, because Mr.
Poorpay’s account is closed with a heavy
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debit against him at one store, that every
other store in the vicinity should be
called upon to go through the same ex-
perience? Yet such is the case gener-
ally, and it goes to show how completely
in the dark the retail grocer is compelled
to do business on this line. How may
protection be secured? Only one way—
by an organization of the retailers and
then just as careful a rating of the cus-
tomers in the retail as in the wholesale
world.

* x x

“Comepetition is the life of trade.” Oh,
yes, if it’s fair, square, open and above
board competition, but this guerrilla war-
fare, and cut-throat, cut-price, marked-
down, no-profit competition that is so
prevalent, or a competition that leads a
retailer to quote to a customer of an-
other prices lower than his regular sell-
ing prices, are evils indeed. In this
connection attention might be called to
the so-called grocery departments of
some of the sell-everything stores, so-
called, because the staples they will not
and do not tackle, but those goods, most-
ly in packages, which are easily handled
and on which there should be more pro-
fit, they slaughter. Right here is an-
other place where organization on the
part of the retailers, with the Golden
Rule for a motto, would come into play.
There should be an understanding in
reference to a fair ratio of profit on all
goods, including staples, and a deter-
mination to fight everything unfair for
the best interests of the organization.
—bit*.

What' “Cut Rate” Prices Do for the
Drug Trade.

During the past year a campaign of
demoralization has been conducted by
the retail drug trade of Detroit, nearly
every store in that city bearing an omi-
nous-looking sign, announcing that cut
rate prices rule therein.

A few months ago the drug trade of
Detroit was in excellent condition, finan-
cially speaking, but at the present time
it is estimated that 60 per cent, of the
druggists are chattel mortgaged and that
25 per cent, of the remainder are unable
to buy goods except for cash.

Surely the way of the transgressor is
hard!

Seely’s Flavoring Extracts
Every dealer should sell them.
Extra Fine quality.

Lemon, Vanilla, Assorted Flavors.
Yearly sales increased by their use.
Send trial order.

loz. $D820 lgr%
2o0x. 190 19 60
40s. 900 3980
6 0z. 300 3300

1ozA$1DgZO' 1((3;r80
90z. 300 21 60
loz. 3 75 40 80
60z. 540 57 60

Plain N.S. with
corkscrew at same
price if preferred.

Correspondelnce

olicited
SEELYiaMFQ. CO., Detroit flieh.
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VALLEY CITY

POULTRY POWDER

Nothing Like It to Make Hens Lay in Winter.

rgentl %ras ounce©53

A valuable addition to the feed of laying Hens and growing
chicks, and a sure preventative for Cholera
Roupe and Gapes.

Price 20 Cents.

fIKELTP 1 PE&IK8 DRUB

Manufacturing Chemists,
GRAND RAPIDS, MICH.

GO,
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GROCERY PRICE CURRENT.

The prices quoted in this list are for the trade only, in such quantities as are usually purchased by retail dealers.
going to press and are an accurate index of the local market.
below are given as representing average prices for average conditions of purchase.

those who have poor credit.
greatest possible use to dealers.
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“ “ omestic..
Red Star, AI cans Riverside... a CRACKERS.
- “ 23 geymour§§§ ........ G
, eymour cartoon.
Teller’s, Q{g cans,do*. g 1 Fa%nly X
" Leades B ¢ 2 7 SRS
Our Leader, &\ .b cans o 23 Salted XXX, carioon
“ enos
llbcans... X %1 Boston....
BATH BRICK. 14%5 "%421 Butter bi
2dozen In case ) Soda, XXX.
English 120 prime 23 Soda, City..
Bristol.. 195 Milled 24 Soda, Duchess.
Domestic. 1% Java. Crystal Wafer..
120 IF"}}\elglt(e)rGrowth %—) Long ISIandOWs?(f;rs '
BLUING.  Gross Mg 1% Mandeniln 1B 5 Oyster XXX
* ! : i ster
Arctlcgalo ovals '“637560 Blueberries........ccooourvvrenn. Bvitation... Eadind Gyster
“ pints, roun 900 Corned beef Libby’s........2 20 Arabian CREAM TARTAR.
« Ng % sifting’ 42055 Roast beef Armouyrs 23 Roasted. strictly pu
“ No.5 = gop Fotted ham, A "1 7o ascertain cost of roasted Teller Absoliits:
“ losball .. 4%« yongue A b 135 coffee add Ac. per Ib, far roast Grocers’
Mexican Ljquid 40277 360 que. A0 138 la%a"d L5per cent, for shrink DRIED FRUITS
02 “  chicken, Alb 9% Package. I
BROOKS. Vegetable McLaughlin's XXXX.. £130 Sundrled... ?.p..ff ..........
unola - oo,

10,21 url 1% Hamburgh fé;‘gﬁ'ﬁ&ﬁ‘é """" 15 Cion, e0or i00ib. case 2130 - aporated 3?.'6*)0@0*“
No. 2Carpet 215 “ L I & Extract. California In bags........
o1 p 25 Lima, green... ..115 Valley City A gross 75Evaporated In boxes..

par| rGem.. 2 5t soaked. 70 Felix QrosSeen ) Blackbernes
Common W iisk. 85 Lewis Boston 125 Hummel’s, foil, gross
100 Bay State Baked 1l® “ tin P
Waré’house 2 85 World’s Fair Ba 125
""""" Picnic Baked . %
CHICORY. Peaches
BRUSHES.
Hamburgh 26 Bulk...
Stgve, No. 1.. . lemgston Eden. 10 Red..
o o« 39 1 m'r{el{l Dew 0% CLOTHES LINES.
Sice RootS 85 Morning Glol
Sice Root Scrub, 8row — 125 Soaked:.... s
Palmetto, goose..........c...... 150 Hamburgh marrofat | %0
u
CANDLES. « e early June .1 0
Hotel, 40 Ib. boxes............ 10 . Ch amplonEng 140 Jnte
tar, 40 “ 9 " Pett pol fstd ........ %g
faratfine . ancy stted — CREDIT CHECKS.

Soaked

Wicking Harris standard.

CANNED GOODS.
Fish.

Clama.

Little Negk, 11b
Clart 2Ib
Standard Slb
Standard. 1Ib
21b..
Lobsters.

Oysters

Ma
Standard, 1 I(l)

Mustard, 210 .
Tomato Sauce,
Soused,

Breakfast Cocoa.
CHEESE.

Klnneyps flats

. Sardines.
American Us..
N S.

A
Imported A*
“ As

Mustard Ms..
Boneless

Brook 8, Ib

Fruits.

es.
31b. standaf%?.l.). .........
YorkState,gallons....
Hamburgh,” ...

domestic ....

600, any one denom’n
1000,

Steel punch“
CONDEN
4dos. In case.

2¢c

oreign.
Currants.
Patras, bbls
Vostlzzas, 56 Ib.

Cond’ns’d Milk Co’s brands
orden Eagle.

I
we Ay

1-1b cartoons
Ib. boxes,bulk
pb4boxes,balk..

| Sultana Raisins.
Peerless evaporated cream. 176 1 Ib.cartoons

[Saleee)

6
5
0

90A
20A

A

They are prepared just before

It is impossible to give quotations suitable for all conditions of purchase, and those
Gash buyers or those of strong credit usually buy closer than
Subscribers are earnestly requested to point out any errors or omissions, as it is our aim to make this feature of the

. Peel. FLAVORING , EXTRACTS.
Eltron, Leghorn, 251b. boxes 1% Bonders’.
emon ‘ i
Orange « . BO\{a_I I?'(]Jttle, V\I/[;tp cc:Lkscrew.
Raisins. estin the world for the money.
gnldura %%Ib boxes 03 Regular
ultana
Valencia. U OA LGrade
Prunes. emon.dos
California, 100-120.. 2or ...1 75
“ 90x100 4os ... 150
; Regular
A Va%llla
Turkey... doz
Silver 20z ...|li
ENVELOPES. 407, 40
XX rag, white. XX Grade
Lemon.
20z7..... 11 50
4oz........ 300
XX Grade
6A .. i) Vanilla.
6 70 20z....11 75
Cota 40z
Mill NO. 4o go Jennings.
Lemon. Vanilla
FARINACEOUS GOODS. ‘2105 regmarpane.i 5 120
Farina. « . 5 88
1151b. kegs. 8A No. 3 taper... 2 00
Grits. No. 4 taper... 250

Northrop «

-.210 Lemon. Vanilla,

Walsh DeBolg & Co.’s

300 20z ovaltaper 75 10
3A 30z ™ 12 15
2ozregular * 85 120
Dried - SC5A cunpPowRER. 2
M&ccaronl and Vermicelli. Rifle—Dupont’s.
Domestic, 12Ib. box 325
Imported................ TlOA@].’L 190
Ke:
Green, 105
Split perIb .
Rolled Oats.
Schurpacher bbl. i ..It% 00
Monarch, bbl .
Monarch,-A bb 2
Quaker, cases.. 3
Sago.
&
3 Madras, 51b. boxes' ......... 55
S.F.,2,3and 5lb. boxes.. 50
FISH—Salt. ELLY. 8
Bloaters. »
Yarmouth.........ooccine 4
Cod
Georges cured. 4A

Georges genui
Georges Selected..
Boneless, brick
Boneless, strips...

Hallbut.
e ng
Holland, whjte hgops Ib<g||

Norwegian ...................
Round, Abbl &Omlbs

LYE.

3IS

lince meat, 3doz. in case. 27

ie Prep. 3 doz. in case_ 306

MEASURES.

, 75
Sardines.
Russian, keglg .................... 17‘8
1, A bbls rlou bs. 2
0. 1, .
AR o
) its, 101bs
o 1, 8lb Kits N Z%)
Whitefish. _ 3
S.
A bbls, lOOIbs 00 3
40 10851835 SugarhousBel.a..c..i.(f.t.rﬁ?.' 14
) i Cuba Baking.
Ordinary u
MATCHES. 20
Globe Match Co s Brands 0
Columbia Parlo .
XXX Suiphur 3
%

cy
40 Half barrels 3¢.extra




PICKLES.
Medium.
Barrel!, 1200 count... CO 00
Half bbla, 600 clclJunt.. C3
Barrel«, 2400 count. 600
Half bbla, 1,200 count 30

PIPES.
Clay, No. 216
"“T1.D. fu

480am in cage

Babbitt 400
PennaSaIt Co.’s 300
BICE.

Domestic.

Carolinabead..
“ No. 1l

“ Salgon In rolls
Cloves, ?mboyna

ge .20
”Absolute” In PackMges

Ms
Allspice.. 156
Cinnamo 84 155
Cloves..... 84 156
Ginger, Jamaica. 84 156
African.. 84 15
84 156
84 156
84
SAL SODA.
Granulated, bbls
'751b¢
Lump, bbls ..........
1451bkegs.
SEEDS.

40and 50 1b. boxes.

Barrels

SNUFF.
Scotch, In bladders...
Maccaboy,
French

appee InJars
SODA

Kegs Engllsh
SAL

Diamond Crystal
Cases. 243 Ib. box
Barrels, 320 Ibs.......

2K Ib be
05 |
J« 3010 Ib “
Butter, 561b bags...
20141bb

EQ%B dajry |n drlll baﬁs 80

Ashton.
561b dairy In linen sacks.. 75

56 In. dairy in Tinen sacks. 75
Soiar Rock.
86 1. sacks

Common Fine.

Manistee

TETE M1CHIOAK TBAIDEMAAIST,

SALERATUS.
Packed 601Ibs. In box.

Lemol
los. F. M. 8 Qdoz. 810 909‘50
2% N.8. 120 ¢
2 FR.;140 ¢ 1440 “
Vanilla.

wE M R

Rococo—Second Grade

Lemon.
20Z.ciiiiiins 75doz......8.00

Vanilla.

NN

Allen B. Wrisley’s Brands
Old Country, 80 1°lb..........3 20
Good Cheer, 601 Ib...

3*90
White Borax 100 Y4-ib. 865
Proctor A Gamble.

Dingman Brands.

Single box

5 box lots, dellvered .

10 box lots, delivered........ 375
Jas. S. Kirk A Co.’s Brands.

American Family, wrp’d 8333
.827

%‘anta

Brjwn, 60 bars

* 80 bars .. .3 10

Lautz Bros. ACo.’s Brands

3 65

Cotton_OlI. g
Marseilles. 00
Master ......... ..400

Thompson AChute Co.’s Brands

SR

s
Savon Improved 2 Si
Su
Go|

S0t

10box|ots

26box lots del..
Scouri

Sapollo kitchen, 3 doz 240
hand, 3d ......... 240

SUG
Below are glven "New York
prices on sugars, to which the

wholesale ealer adds_the lo-
cal fl’elﬁ t from New York to
your shipping _point, giving

ou credlt on fthfe ln\ﬂ:%lcg for
Rays ?rno e?narLeltg in WH}’th

g
oint, includin 0 n s for
e welng to tﬁez%arr)re

f
tan aer% A

d
Bon ec.

SYRUPS.
Corn.
Barrels
Half bbls...
Pure Cane.
ChOiCe...cveeerie 28

TABLE SAUCES.
Lea A Perrin’s, IargleI ........

Halford, large...
smal
Salad Dressmg,
2 i+ S

TEAS.
_, Japax—Regular.

ChOICeSt.....cvvvivperiaiirsnn @35
Extrachoice, wireleaf ~ ©40
gunpowder.
Common to fair........... 25 ©35
Extra fln? to finest....50 ©66
Choicest ancy ............ 5 ©86

Common to ?alr .......... 23 @0
AL

Common to falr
Superlortoflne
ouNG

-
Common to Falr .......... 18 ©26
Superiorto fine.......... 30

. BX8LISH BREAKFAST.
i 18

TOBACCOS.
Fine Cut.

P. Lorillard A Co. s’Brands
30 @32

Sweet Russet.".

Scotten A Co’s Brands.
Hiawatha.
Cuba

McGlnty...

Colu

%ollurma drums 2

Bang o drms R
Plug.

Sctj)rg s Brands.

o5
=0

o
o

y Twist
Scotten’s Brands

O <IX Z5v
235

o
RS wem ONw

<
=
<

ar

) Lorlllard S Brands

Climax (8 oz., 41c)... 9

Green Turtle.............. 0

Three Black Cro; 27
J. G Butleé S Brands

g.
Kiln dCa(t]IIns Brands.

Golden Show:
Huntress .....
Meerschaum
American Eagle Co.’s Brands.
Myrt e Navy

Pegrless
Standard

Spaulding AMernck
Tomand Jerr

Bnck
PIow Boz
Corn Cake..

VINEGAR

WET HUSTARD.

Bulknp
Beer mug, dozmcase 1

WOODENWARE.

Taps, Ho 1. ... 515

AT

No. 8... 400

Palls, No 1, two-hoop. 125

“"'No. 1, three- hoop 13
Bowls, 11Inch

13 D

“ . l 5

.18

* 240

HIDES PELTS and FURS
Perkins A Hess pay as fol-
lows:

583

o
RO
ORGSR

n, dark
Martln ale eI
Otter P y

(NI NN
3832833

c Gwpm,_\mpm »
53333332355 835688

SERYR08°e08nrRe00ee®
(o]

5
Dger Sliqn ‘dry.. %
Deer Skin, green 1254
HIDES
Gre a
. &
Full 5M
Dry ........... .5@6
Kips, green . .3 46
Calfgkins, gree 506
6 _©8
.. 10€26
Shearlings.... 50 20
Lambs © %0

Washed

Switches..
Ginseng

GRAINS and FEEtDSTUFF 'S
No. 1Wh|tf"665%|b tegt) 52

No. 2 Red 52
Bolte 140
Grannlated... 165
FLOUR 1X SACKS.
. 1%
145
1

=

Rye. 40
Subject 'to usual cash dis-

ount.
Floor in bbls., 25c per bbl. ad-
ditional.

XILLSTUFFB.

an..., 14 50

e
ings.....

Mljxe Fged. 300 24 00

Coarse meal .. 2200 00
ot COBH.

Less thai Gar lots...... ]

ATS
Coss thah'"c'arlots """ 35

FISH AND OYSTERS.
FRESH FISH.

Wh Iteflsb
o

F.J. Dettent?)aﬁers Bran: g
FalrUaven cou
E . D. S I t @258
F.J. 23
St 18
Favo 15
,Oscar Allyn’s Brands
New York Counts .32
Extra Selects 28
Selects. 25
LAL,... 20
Standards
Mediums.....
oysters—Bu[k ’ 2
165
140
110
100
150
1
12)
1 ZS%I 57%
i

17

CROCKERY AND GLASSWARE
LAUF BURNERS.

Ng OS?r;n

T b

Securlty ‘No.
ecunty No. 2
Nutm

Arctlc
tamp chimneys —6 00S. 1u box. o
0.QSyn.. .10)r(é
NI 3y

< w2

" . First lity.

Né. ? Sun, crimp tqpfswgajﬁped! and laheled.. 5 19
A « « < « P %
.2 » <

No. 0 Sun, crlmp top wrapped and labeled. 2 60

K « it a ilg
Pearl top.

Hé 15nn, wrapped gpa@irla%peled -------------------- 30

No.2Hinge, “ “ < %' 89

No. 1, Snn pllz'Ire Pro%f:PIarn Top. tin
No- 2 SBasi

No. 1Snn, plain bulb, pera o% ....................... 195

Ng. dcrimp,pegdoz. .. s 1%

. 60

No ’L ime (65¢ doz) 8‘9‘«

5 Hms (eBR 903 g 3

No.2, lime (70cdoz Electric. . 4,

No. 2 flint (80cdoz).. mtt4 40

Mlscellaneons
Junlor Rochester

IIIurrrrg g’ttgrB Ses.. 1)
Yian Porcelarn Chades T 1M
Case lots, 12d0 * g

Mammoth Chimneys for Store Lamps B
No. 3 Rochester lime........ 40%
No. 3 Rochester, flint. 4
No. 3 Pearl top or Jewel g‘l‘_l 525
No. 2 Globe Incandes. lime...I 75 510
No. 2 Globelncandes flint..2 00 585
No. 2 Pearl glass.................... 210 600

OlL CANS
Tga th cans with spout Eioz.
1gal galv iron, with spout 00
2 gal dgalv Iron with spout . 325
3 gal %Ialv ron with spout... 50
6gal McNutt, with s out 6 10
5gal Enreka, wun %E 6 00
5gal Eure th faucet ...7 o
5gal %1aIV|ro r 50
5 Sa ilting Cans, Monarch 10 co
5 gal galv iron Nacefas o
Pum Cans.
3 gal Home Rule... P m 50
5gal HomeRnle
3 52 Gosdenoug”
5 gal Pirate King .
LAN ER'?J G_GEE%
Ng. 8 Tubular, casesl oz. each........ ﬁi
No. 0, bbls 5« 40
No. 0, “  boll’s eye, cases 1doz each'100
LAVPWCKS.

No. 0, per gross... o,
no.3, “ fi
Mammoth, per doz................ IS
EPlnts gJT%IE In dqx ger(Pox bﬁ)?% 2364
H 0X, “ hox (box 180
K 18“ bbl “ doz bbl 35 ..... 26
Butter Crocks, Et agal .......................... 06
Jugs, K al., per gal per doz &
g g ap perga'l ......... B
60
8

Butter Crocks, 1 an é; 6K
Milk Pans, K gel. per doz. 65
“1 el
The Standard Oil Co quotes as follows :
BARRELS.

Eo%ene 8K
aptha

Stove G o

Cylinder. 1
ngine.......

Black, zero test ©2112

Black, 15cold test... 10

FROM TANK WAGON. T
Eocene . .
XXX W. W. Mich. Headlight....

You want to buy or
sel a_stock of mer-
chandise, |nV|te cor-
reslpondence through

Wants Column.

Tradesman Co., grand rapid&mich.
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CASH VS. CREDIT.

Some New Thoughts on a Threadbare
Subject.

Of all the varied and various systems
of running a store, | doubt if there is one
which has not numerous earnest advo-
cates and practitioners. There are men
who have won signal success in all
branches of trade, and by an endless
variety of methods; yet it may safely be
said that those who have gained afflu-
ence in mercantile pursuits have been
the men who have come the nearest to
doing a cash business.

There is much in favor of the cash
plan of selling goods at retail, and un-
questionably a far larger proportion of
merchants in this country are now doing
a strictly C. O. D. business than ever be-

fore. There is a legitimate reason for
this. Credits have been too freely ex-
tended in the past. Almost anybody

who hung out a grocery sign could buy
all the goods be wanted at wholesale
and on time. The goods once obtained,
the length of accomodation was in great
measure at the option of the debtor. By
an easy method of deduction the retailer
disposed of his goods wherever he could,
taking a large share of his pay in prom-
ises. There came a day of reckoning,
however, and some jobbers and number-
less retailers were closed up, while a
great many more barely squeezed
through, and are even now hanging on
the “ragged edge,” waiting for business
to pick up. Business will “pick up,”
but it will be a long time before credits
will be as easy as they were up to a few
months ago. The lesson has been a
severe one, but it may be a blessing to
the majority, after all, for it will of a
certainty weed out the weaklings and
teach those who remain that it makes
less difference about the aggregate of
sales than the amount of net profits on
January first.

Some reputable wholesale houses have
joined in the general breaking away from
the chains of credit. | have before me
the circular of a shoe house which says:
“If you wish your goods quickly, send
cash with order. No goods sold on time
and no discount allowed.” There is also
another firm whose terms are “Spot cash.
No deviation under any circumstances.”
It hardly seems as though these terms
would prove attractive to merchants who
are at a distance from the markets, and
who are at all anxious to inspect goods
before paying for them. One would
think for this reason, as well as for some
other reasons, the jobber doing a strictly
cash business, might find his trade re-
stricted to rather narrow limits; but, as
the houses referred to appear to be
having a good trade, this conjecture
may be wrong.

In the retail way, it is often urged, by
those who hesitate to adopt the cash plan,
that the volume of their regular trade
would be immediately reduced and might
so remain. That there is some ground
for this fear, it would be folly to dis-
pute. The merchant who has been
“carrying” people on his books for
years, has educated his trade to expect,
as a right, something to which it is in
no manner entitled. The bare announce-
ment that he will henceforth trust no
man will arouse a spirit of antagonism
which may easily work to his disdvan-
tage.

THE MICHIGAN TRADKSM A tj.

Storekeepers have so long patted the
public upon the back that it must be
handled more carefully than a spoiled
child. Having decided to sell for cash
only, no matter for what reason, you
must set the matter before your custom-
ers in a pleasing, as well as a plausible
manner, and in a way calculated to give
the least possible offense. There are a
number of points which the merchant
may work into his announcement if he
so desire. Forinstance, a cheapening in
the price of goods; a lessening of the
labor of running the store; the liability
of error in keeping book accounts; the
advantage to the customer in paying
“spot,” as he does not then go beyond his
means, as is so often the case with the
ruinous pass book system.

It is as well to keep in the background
such matters as your losses from bad ac-
counts, unless it be to especially intelli-
gent and, above all, to good paying cus-
tomers. Tell a dead-beat thajyou lost
money on another fellow, and he will
think it was good enough for you. If he
thinks you have lost enough to seriously
embarrass you, he will leave your store
and trade with your competitor who ap-
pears to be making money, for, after all,
a prosperous man has many points wor-
thy of admiration.

There is only one way to run a strictly
cash business, and the principles of that
system are embodied in a short, plain
sentence: “No credit to anybody under
any circumstances.” Justso long as you
stick to this you can run a cash store.
The minute you deviate the breadth of a
hair, you have gone back to credit.

There are many pleasant things con-
nected with conducting a store upon this
principle. 1t is the cleanest mercantile
business in the world. There is no hes-
itation in making any particular sale, for
you know that the cash is forthcoming
when the package is tied up. Tou have
no accounts to collect, and none to keep
with customers. At night the cash is in
the till for all the goods that have left
your shelves. If you are moderate in ex-
penditures and do not overbuy, you will
always be able to pay your bills before
maturity. Geo. L. Thurston.

If You would

know N
How to conduct your
business  without ~ the

loss and annoyance at-
tendant upon the use of
the pass book or any
other charging system,
send for samples and
catalogue of our

Coupon Book
System,

Which is the best meth-
od ever devised for plac-
ing the credit business
of the retail dealer on a
cash basis.

Tradesman

Company.

TRY THE

" S.C.W.

NICKL.E CIGAR.

Sold by All Wholesale Dealers Traveling from Orand Rapids.

u
General Warehousemen and Transfer Agents.
Dealers in
Wagons, Agricultural Implements and Binder Twine.
General Office, S3South Division street, Grand Rapids.

COLD and DRY STORAGE.
GeneaIOf'flce TeM)honeQS B.J BROOKS, Man’g

Ware ouse, Iélep!

Swartout & ,

JOBBERS OF

GENTLEMEN'S  FURNISHING  GOODS

and

STAPLE NOTIONS

5cC

5cC OC

Carriages,

LRDIE§" SP

Full and Complete Lines in All Departments.

41 South Division St.

Grand Rapids, Mich.

Hlichy Rresars in Nkl Qi * %

Weber, Hazelton, Fischer, Schaff
and other Pianos.

A. B. Chase and Ann Arbor Or-
gans.

Violins, Mandolins, Guitars,
Banjos, Harmonicas, Ae-
cordians, Music Boxes,

Etc.

Julius A. J. Friedrich, 30,32 Canal St.

Spring & Company,

IMPORTERS AND WHOLESALE DEALERS IN

Cloaks,
Hosiery*

Dress Goods, Shawls,
Notions, Ribbons,
Gloves, Underwear, Woolens,
Flannels, Blankets, Ginghams,
Prints and Domestic Cottons.

We invite the attention of the trade to our complete and well
assorted stock at lowest market prices.

Spring & Company,
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Destructive Influence of Civilization.

The destructive effect of civilization
on the wild races of men has been re-
peatedly observed, but the result to
which it is tending is not seriously con-
sidered.

Savage people, of course, have their
vices; but they are of a nature adapted
to their conditions and constitutions, and
their effects are not extensively injurious.
But when the simple people are intro,
duced to the vices and excesses of civi-
lized races, these are found to be of so
destructive a nature that savages
quickly succumb to them.

Unquestionably, the white races pos-
sess more self-control than do any of the
dark-skinned peoples. They are less in-
tensely endowed with nervous sensitive-
ness; they are less subject to be the vic-
tims of excessive nervous excitability.
They consume more intoxicating liquors
than do all the dark races put together,
and, injurious as these liquors are to the
whites, they would be vastly more so to
the peoples with darker skins. The
passions of the dark races are infinitely
more violent and unrestrainable than
are those of the whites, and to this fact
physiologists have attributed the beastly
ferocity which characterizes the negro
ravisher.

It follows, then, that when the dark
races are made acquainted with the al-
coholic drinks of the whites, the former
become completely overwhelmed and be-
sotted by them, having none of the
powers of resistance possessed by the
whites. But, of course, alcoholic liquors
are not the whole of the destructive
agencies which the whites have imposed
on the dark peoples. They have brought
their peculiar diseases, which have as-
sisted to depopulate tribes and communi-
ties. There are many islands in the
South Seas which were once densely in-
habited, but which have been depopu-
lated of their original races since they
came in contact with the whites. This
is particularly true of the black races of
Australia. They are being rapidly ex-
tinguished, despite the factthat the Brit-
ish Government has endeavored to protect
and care for them. But it is too mani-
fest that the wild peoples cannot endure
civilization.

The rapid deterioration of the Ameri-
can Indians under the influences of civi-
lization has been remarked by every ob-
server. Under their operation entire
tribes have disappeared, and the others
have decreased in numbers most rapidly.
Smallpox, measles and other diseases,
which have swept off enormous numbers
of these people, were unknown until
they were introduced by the whites; but
probably nothing has exerted such a
destructive effect upon the savages as
has whisky.

The Indians had tobacco from the be-
ginning of their residence in America,
for on this continent, and in use by them,
it was found at the time of the discovery;
but it does not seem to have hurt them
in any way. The American Indian is
one of the most nervous and impressible
and emotional creatures in the world. In
these respects his constitution is
thoroughly Oriental. Tobacco, which
was never used by the savages to excess,
had the effect of soothing the nervous ac-
tivity of the Indians, without hurting
them. They were entirely Ignorant of
stimulants.

Intoxicating liquors exercise vastly
more powerful effects upon the red man

than upon the white. A moderate dose
will drive him to frenzy, from which he
does not recover until he falls into an
overmastering stupor. While the Indians
were living in tribal relations, under the
direction of officers appointed by the
United States Government, the sale of
liquor was prohibited under heavy pen-
alties; but, now that each individual in
the various tribes is receiving his specific
allotment of land, instead of possessing
their lands in common with the tribe, the
ingenious traders who want to enrich
themselves by debauching the wretched
savages have enlisted the aid of the law,
and, under a decision of a United States
court, an Indian who will sell his last
horse, or his wife, or his daughter, for
whisky, is allowed to do it.

The Secretary of the Interior, in his re-
port to Congress on the pernicious ef-
fects of the sale of liquor to the Indians,
recites that saloons established along the
boundary line of the Black-feet reserva-
tion, and on the strip of land segregated
from the Uintah reserve, are demoraliz-
ing the Indians, of those agencies, and
the attempt is being made to break them
up. Navajoes obtain liquor freely in
towns of New Mexico, and it is almost
impossible to prevent such sales there,
since a New Mexican jury will not con-
vict a whisky seller on Indian testimony.
A decision has recently been rendered by
Judge Bellinger, of the United States
Court of the District of Oregon, that the
sale of liquor to an Indian who has re-
ceived his land in severalty isnot in viola-
tion of law, because by allotment he has
become a citizen. The Grande Bonde
agent reports that since this decision
many Indians of his agency have become
“gloriously drunk,” and the Shoshone
agent expresses the utmost solicitude if
this decision is to prevail.

Thus it is that the Indians, like the
buffalo, are fading away on the approach
of the white man, and the natives in the
interior of Africa who are being sup-
plied with rum are destined to the same
fate. It is entirely possible that the
only hope for the Africans is in those of
them who, by centuries of association
with the whites under the restraints of
slavery, have learned some lessons of
self-government. The wild man, freed
from all wholesome restrictions, and
confronted with the vices of civilization,
cannot withstand them. He inevitably
succumbs. Radix.

If You Want an OFFICE DESK,
ROLL OR FLAT TOP.
Kewt for catalogne “A.”

NELSON-MATTER FURNITURE CO.,

33 to39 Canal St.,
GRAND RAPIDS, . . . . rUCH.

Chas. Petterseh,

JOBBER OV

Imported and Domestic Chese

Swiss, Brick and LImburger a Specialty.
161—103 WestBridge St. Telephone 1*3.
GRAND RAPIDS
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ORANGES

STETSOAjj

Hat Brand Oranges
REGISTER!»

Every box guaranteed full count and perfectly sound.
finest fruit, and heaviest package in the market.

ALFRED J BROWN CO., JWichiQaa Agents.

e Tracenaris Vs .Glunm
G.H.BEHNKE,

WHOLESALE

Flour, Feed, Grain, Hay, Straw, Etc.
CAR LOTS A SPECIALTY.

Will make up mixed Cars on Application. First*Quality
Goods at Lowest Prices Guaranteed.

Fancy Straight Flour.

It’s the newest thing. Contains more nutriment and makes
whiter bread than any other flour.
Thoroughbred Poultry Stock and Eggs. Poultry Supplies.

Office Telephone, 112-IR. 30 East Bridge St., Cor. Kent St.,
GRAND RAPIDS, MICH.

The handsomest pack,

To the Retail Shoe Dealers—

Our line is complete in Boots, Shoes, Rubbers, Felt Boots,
Socks, Etc., for your fall and winter trade. Place your orders with us
now and get the best to save money. Our Celebrated Black Bottoms
in Men’s Oil Grain and Satin Calf, tap sole in Congress and Balmorals,
are the leaders and unsurpassed.

Our W ales-Goodyear Rubbers are great trade winners.

Mail orders given proirj attention.

HEROLD-BERTSCH SHOE CO,
GRAND RAPIDS, MICH.

The Largest Assortment of Ribbons
and Trimmings in the State.

TRADESMAN COMPANY.
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GOTHAM GOSSIP.

News from the Metropolis- --Index of
the Markets.
Special Correspondence

New York, Dec. 22—Business darin

the past week has been almost wholly o
a holiday character. The weather "has
been superb for shopping, and the big
stores have been {ammed from morning
until 10 o'clock at night.  The girls who
wait upon this crush are notsad when it
is over. They work until 10 and get no
extra compensation. Of course, it IS bet-
ter than no work at all, but they shed no
tea}jrs when the whole affair comes to an
end.
_Jobbing circles have been compara-
tively quiet. Salesmen are being quite
generally called in, and the time is de-
voted to'clearing up the odds and ends
of a year which nobody is sorry to see
depart.

Trading in coffee is limited to this lo-
cality almost altogether. Very few buy-
ers have been present from the interior
and the market is rather flat. Spot Rio,
No. 7, 15J£@15%c. Total stock in
United States and afloat, 567,682 bags,
against 466,201 bags the same time last
year. Mild sorts In only everyday de-
mand. Fancy Javas, 18@21c, do, Ma-
lang, 21@22c. Padang Interior, 22X@25c.

e market for teas is fairly steady
and some very good sized lots have
changed hands. Imports are fully up to
last )(ear and ample supplies are” found
of all kinds.

Molasses is firm and prices are practi-
cally unchanged.

Trade in sugar is light for refined and
business is very limited. Granulated re-
mains at 4c.

Rice is firm and a good business has
prevailed all the week.  The position at
ﬁrlmary points is reported firmer and

igher prices are confidently predicted.

rading in beans is light and prices
are unchanged, the market price belng
$2.12>£@2.15 for best marroes and $1.71
for both pea and medium.

Butter has lost much of its firmness
and, as the market is well supplied, of-
ferings are freer. Extra Western cream-
ery, 24c; firsts, 21@22c.; State creamery,
extra, 22c.

Cheese is dull, with prices unchanged.
The demand is inactive and holders are
waiting for something to turn up.

Eggs are lower, but the lessening of
prices has not induced any further de-
mand. Western, 21JE@22c.

Potatoes are in full supply and selling
for $1@1.63 per bbl.

Provisions have settled into a rut
which seems very hard to get out of be-
fore the turn of the year, yet the general
tone is a strong one. New mess pork,
$13.25@13.75; family mess, $12@12.50.

Doubtless canned goods might be
duller, but they never were, and the
]i)_rospect rows no more_ enchantmg.

he one redeeming feature is that stocks
on the shelves of retailers must be light.
But, notwithstanding this, they do not
scramble for more. Corn and tomatoes
are particularly dull. It was hoped
that the convention that recently as-
sembled in Baltimore would be ~well
attended b%/ representative packers, but
on the contrary, it might almost be’ said
to have been conspicuous by their ab-
sence. Why is it that Eastern people
will not meet and form such an associa-
tion as they have in the West?

There has been an active trade in
fancy dried fruits, such as raisins, dates,
prunes in fancy packages, etc., and the

roceries have made a big effort in this

irection during the past fortn_lﬁht
Everybody can indulge to excess with a
verylimifed amount of cash. .

Fresh fruits are selling well, especially

fancy apples. Foreign Tfruits, bananas,
oranges and lemons are all on the jump.
For oranges, however, the demand is
confined more to the Florida produet,
and the Jamaica article is not so much
sought after.
_ Spices are weak and the demand dur-
ing the past week has been almost nil.
Prices have showed no particular change
for a long time.

A great sale of cottons took place last
Wednesday and $2,225,000 worth of
goods changed hands. The prices were
only about 5@10 per cent, below regular

THE MICHIGAN TRAJDESMAII.

rates and the result was very satisfac-
tory all around. No appreciable effect
was observable upon the cotton market.

Lakeview Laconics.

Lakeview, Dec. 22—The Stebbins
Manufacturing Co. is now taxed beyond
its capacity, although it has been doubled
a half dozen times in the past three
years.

Some men here seem to have gone wild
over the grocery business. There are, or
soon will be, €leven men in that busi-
ness—just five too many for profit.

If men here mean what they say, and
say what they mean, the electric light
plant will not be accepted, unless a big
improvement in Its lighting capacity is
brought about. )

Every Lakeview citizen claims that we
have the most beautiful main street to
be found in any town of its size in Mich-
igan.

It is believed that, at no distant day, a
first-class gravel driveway will be built
the entire circuit of our lovely lake.

Many of our farmers are holding back
their potatoes, believing that the price
will be higher.

Our lumbermen are getting in doubly
ood shape to rush logging, should a fair
all of the “beautiful’” occur.

Peter Hansen, of Morley, has rented
Jas. M. Beech’s new brick store here,
and will conduct the grocery business
therein.

Immediately after the big fire here,
Chas. M. Northrop transferred his gro-
cery and clothing business to his ware-
house at the depot He has leased his
new brick store to a Grand Rapids man,
and will continue his own business where
be now is. Mr. Northrop owns the
creamery property here, and should the
next season be favorable, will push the
buttermaking business for all that it is
worth.

It is said that a young dru}ggist of this
place will soon wed one of Lakeview’s
most estimable daughters.

After the fire, John T. Butler located
his grocery business near the depot, and
is so well pleased with his location that
he will remain where he is.

H. C. Thompson has bought a new
store, changed his location for the better,
and added a stock of grain, flour and feed
to his business.

The Grain Market.
The receipts for the past week were
as follows:
cars.

.40
.83
3

This is above the average for corn, about
the normal for oats, but below the aver-
age for wheat One cause for the small
amount of wheat is the Gar Service rules
working harm to the millers. We have
done all we could, but are unable to
comply with the arbitrary rules of the
Car Service Association. In order not
to be annoyed all the time, th e mills will
consume less wheat, which will prob-
ably please the railroad officials better.

Prices have been very steady, although
the visible increase was twice as large
as was anticipated, and will probably
reach the 90,000,000 mark, if not more.
The great question which is agitating the
speculators’ mind is, how long it will
take to ship this out.

The trade papers are talking about
Texas, South Dakota, Missouri and
Kansas being bare of wheat. Should
receipts diminish in the near future, as
is anticipated, the enormous visible will
not be burdensome and higher prices will
prevail before long. The market has the
usual holiday appearance.

Oats seem to be rather scarce, as there
seems td be 6,000,000 bushels less in
sight than there was one year ago. Corn
has been at a stand off, and, from present
appearances, not much of a change is ex-
pected in the near future, at least not
nntil after the holidays.

C G A. Voiot.

Grand Rapids Retail Grocers’ Asso-
ciation.

At the reqgular meeting of the Grand
Rapids Retall Grocers’ Association, held
Monday evening,' Dec. 17, President
White ‘announced that he would leave
the city early in January for a visit to
his former home and friends in England,
whereupon the following resolution was
presented and adopted: .

Whereas, It has come to our attention
that oar worthy President is soon to pay
a visit to Merry England; therefore

Resolved—That we wish our President
a speedy voyage, a haﬁpy visit and a safe
return and trust that he will_investigate
the grocers’ associations of England and
present us an exhaustive report thereon
on his return.

The resolution adopted Feb. 19, 1894,
agreeing to discontinue the sale of Soap-
ine, owing to the fact that the manu-
facturers sell it to the consumer cheaper
than it can beJJurchased by the retailer,
was re-affirmed. .

Julius J. Wagner, of the Committee
on Essays, asked for farther time, which
was granted.

A considerable discussion followed on
the rebate method of selling flour, clos-
ing with the adoption of a resolution
that the entire matter be held over until
the third Monday In January and that no
meeting be held the first Monday in
January. .

There being no farther business, the
meeting adjourned.

Announcement of the State Board of
Pharmacy.

Owosso, Dec. 12—The Board will hold
a special meeting for the examination of
candidates in Arion Hall, corner of Wil-
cox_and Barclay streets, Detroit, Jan. 8,
1895, commencing at 9 a. m., and con-
tinuing for two days. All candidates
must report at Arion Hall, at 9 a. m,,
mtz time. . . o

Candidates must file their applications
with the Secretary, and must furnish
affidavits showing that they have had the
Bractlcal or college experience required

efore taking the examination. Appli-
cations for examination and blank forms
for affidavits for practical or college ex-
perience may be obtained from the Sec-
retary.

Commencing with the Grand Rapids
meeting, the writing, grammar and spell-
mgi as shown in the candidate’s paper,
will be taken into consideration In mark-
ing percentages. This step is taken in
compliance with a resolution passed by
the State Pharmaceutical Association at
its meeting in Detroit last summer.

Other meetings will be held during the
year as follows:

March 5—At Grand Rapids.

June 24—At Detroit (Star Island).

August—At some point in the
Peninsula. .

Nov. 5—At Lansing.

Stantey E. Parkitl, Sec’y.

pper

PRODUCE MARKET.

Aﬁples—The market Is about the same as a

week ago. Baldwins are still sold at ti per bbl.,

but Greenings and Spys are held at S385.
Beans—The markef Is a little stronger, the

price having advanced 3®"c per bu. Handlers

pay $1.2531.30 for country picked, holding

%a[tly picked at 8155 in small'lots and 8150 in
lota.

Butter—A drug on the market. Good stock

goes begging at 16c and creamery is correspond-

|n%ly depressed.
eets—30c per doz.

Cabbage—Frice ranges from 8134 per 100, ac-
cording 1o size and quality.

Celerg—l_sheld by dealers at 18315c per doz.

Cranberries—Leach’s Walton Junction fruit Is
eagerly sou%ht for by the trade at 83.5033.75 per
crate, according to quality.

E%gs_—ln fairdemand and adequate supply—a
condition seldom p_revallln%m_ this latitude dur-
the Christmas holidays. Strictly fresh
mands 2>c and pickled stock 18c.

Grapes—T okays, 8850and 83.75 per crate, ac
cording to size. ~ Malagas, 86.50 per 50-Ib. keg.

Lettuce—-Hcper Ib:

Onions—Red weatherflelds and Tellow Dan
vers command 40c per bu. Spanish stock, 81

er box.

Parsnips—40c per bu.

Parsley—85¢ per doz.

Pears—California« brlnlg 83 per bu. box.

Potatoes—The marketls featureless, most of
the recent shipments having resulted in losses
to the shippers, so that they are afraid to take
hold of them. Retail dealérs here pay 45c for
their supplies.

Radishes—Hot house stock commands 30c per
doz. bunches.

Sweet Potatees—HIInols Jerseys are the only

iety still In market. They command 83 per

Sduash—H ubbard brings 1Ko per Ib.

com

The Drug Market.

The usual state of trade of the holiday
season exists, and as there is little busi-
ness transacted in the eastern markets
there are few changes to note.

Gum opium rules steady at unchanged
prices.

Morphia is in light demand and prices
are steady.

Quinine is unchanged. Contracts for
1895 are being made at low prices and
it is believed that an advance will come
with the spring demand.

Menthol Is ruling firm, with a limited
supply.

Foreign competition is hammering
down the price of borax. The Amer-
ican producer will not be undersold.

Canary and hemp seeds are a fraction
lower.

Caffeine is again in good supply and
much lower in prices.

Pilocarpine is being sold at almost
prohibitive prices. It is held in open
market at from $75 to $100 per ounce, as
to view of holders.

Oil anise has declined and the market
is weak.

Oil cloves is a fraction lower.

$ OYSTBRS %o

| am keeping down prices notwithstanding
the advance. Order at once for your holiday
trade.
Daisy Brand, Favorites, per can..
Daisy Brand, Standards, per can
Daisy Brand. Selects, per can .
Brand, Standards, percan

B. F,
Solid Brand, Selects, per can 84
Solid Brand, Extra Selects, p . 8 86
Standards, per gal 90
Extra Standards, per gal ——— 100
Oysters fine and cans well filled. i
The Queen Oyster Palls at bottom prices.
Mrs. Wlthey’s Home Made Jelly, made with
green apples, very fine:
. pall 5
......... 57
5G
45

Mrs. Wlthey’s Condensed Mince Meat, the
pest made.  85¢ per doz. 3 doz. in case:

ider vinegar, per ﬂallon.
Pure Sweet Cider, pergallon..

Fine Dairy Butter, perlb
Fresh Eggs, per doz.....
New Pickles, mediu
New Pickles,  barrel....
New Sauer Kraut, barrels..
New Sauer Kraut, % barrels..

EDWIN FALLAS,
Oyster Packer and rianulacturer.
VALLEY CITY COLD STORAGE,

Grand Rapids, Mich.

Best Single Harness on
Earth for the Money,

All Hand Made. Only $8.

A strong, durable harness, especially adapted to
the hard times. The saddle is leather lined,
with imitation rubber or white trimmed. This
harness is single strap throughout. Traces, 14
In.; Breast Collar, \\ In.; Briching, 1%In.;
Bridle with blinds and overcheck, or, if de-
sired we will send a vsrt nzat tight open
bridte. | am soconfidentthat this harness will
suit that | will send it b%/ express C. O. D. to any
oint In the State, with the privilege of examin-
ng it before paying forit. and, If not satisfac-
tory, return 'It"at my expense. Mo Risk.

Wi ill Cost You Nothing to see

6. H. WILNOY: Grand Ranids,

187 and 198 South Division St,


mailto:1@1.63
mailto:13.25@13.75
mailto:12@12.50

Muskegon  Bakery Crackers Oysters

(United States Baking Co.) OLD RELIABLE
Are Perfect health Food. ANCHOR BRAND
There area great many Butter Crackres »n the Market—only
one can be best—that is the original Al lorders receive prompt attention at
lowest market price.
fl u S ke g O n See quotations in Price Current.
Bakery B. J. DETTENTHAEER.
Butter
117 and 119 Monroe St., Grand Ranids.
Cracker.
Pure, Crisp, Tender, Nothing Like it for Flavor. Daintiest,
Most Beneficial Cracker you can get for constant table use- -
Muskegon Toast, ALWAYS
Nine Ro\al Fruit Biscuit, ASK
Other Muskegon Frosted Honey, YOUR
letd C H Jumbles,
Qreat I Cou Haney bl cocen HE
SpeCIaItles Ginger Snaps, HUSKEGON
Are Homke-M ade Snar?s, BAKERY’S ONLY
Muskegon Branch, CAKES d
MIik L?Jnch CRACKEaFlQnS
United. States Baiting Co. PERFECT

LAWRENCE DEPEW, Acting Manager,

Muskegon, - Mich. 8T(].E
Are You Selling FOR

use
IN
The Celebrated SHIPPING
Cleaned Greek Currants POTATOES

and the Genuine
We also carry a good
stock of plain board for lining

Cleaned Sultana Raisins.

Prepared by cars.
«E»,.  Cleateat> Grand Rapids Fruit
* n
CW %@03 Cleaning Company.

Write For Price.

IF NOT, WHY NOT?

These currants are cleaned by a new process (they are not
washed like other so-called cleaned currants) and are war-
ranted the year round; ask your jobber for them and take no

N\
others claimed to be just asgood. Be sure and get them. CB-tb,IS -BHB

Sold by Ball-Barnhart-Putman Co., Musselman Grocer
Co., Olney & Judson Grocer Co., |I. M. Clark Grocery Co.,

Hawkins & Co. &. © o >“| | 0l

iW For Quotations see Price Current.



The Dayton C om puting Scale

WHRNINfI-To Users of Scales.

The trade are hereby warned against using any infringements on Weigh-
ing and Price Scales and Computing and Price Scales, as we will pro-
tect our rights and the rights of oar general agents under Letter sPatent of the
United States issued; in 1881, 1885,1886, 1888, 1891, 1S93 and 1894. And we
will prosecute all infringers to the full extent of the law.

The 7simple using of Scales that infringe upon our patents makes the
user liable to prosecution, and the importance of buying and using any other
Computing and Price Scales than those manufactured by us and bearing
our name and date of patents and thereby incurring liability to prosecution

is apparent. Respectfully?

THE COMPUTING SCALE CO.

BER 1 BU I DAYTON COVPUTING SCALES

See What Uséis Say:

a]rg delighted V\f]th it.” The Tos. R. Peebles Son Cmcmpatl u-
not part with it fo $1000 Dan. W_C| ar gs, Hamilt
: It saves pe nl?ls ever tim $\c7; Charles Toung, Adrain, Mlch
“They are worth to us eac ar e tlmes their cost.”

Ranp, & Hayman, Constantine, Mich.

“We are very much pleased W|th its work.”
%/ Vinkemulder * Bro., Grand Rapids, Mich.
“Since the adoption of you scales have made more money than_ever be-
rank Daniels Traverse City, Mich.
“ Itake pride in recommending them to every user of sea e
Chas; Railshack, Indlana olig, Ind.
“I heartily recommend them to all grocers who wish _to'save money.”
Geo ;P. Kr eltllne Indlanapolls Ind
“It is the best investment | ever made ” L. Stultz, Goshen, Ind.

ZW" For further particulars drop a Postal Card to

HOYT & CO, Creneral Selling Aunts,

DAYTON, OHIO.

H LEONARD & SONS.

W e will be ready for you the First of January 1895 to talk

GASOLINE STOVES

The “New Process” Stoves The Michigan Generator Stoves
Have been greatly improved and are, without a question, the An entirely new line for the coming season. They con-
best vapor stove in the market. Don't think of selling any tain some new features never before shown on gasoline stoves
other stove this coming season if you can get the agency for and are only found on the ITichigan Stove.

the “New Process.” Write Us Early.

Write U_S E_ar|Y- We are going to give the agency of these stoves to but
Don’t cost any more than to wait until some one else gets the one dealerin a town, see that you get it—for they are the
best selling stove. Be up with the times and getthere first.  easiest and best selling generator stoves ever offered.

'Write for Catalogue and Discounts.

H. LEONARD & SONS, (R3PS



