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TAX EXEMPT IN MICHIGAN

$625,000
Hayes Manufacturing Co.

D ETR O IT, M ICHIGAN

Capital Stock
Capitalization Transfer Agent and Registrar

$1,500,000 Authorized and Outstanding (Par $J0) Union Trust Co., Detroit
Dividend rate 12%, payable quarterly on the last day of March, June, September and December.

W e subm it the follow ing information concerning this issue:

The H ayes M anufacturing Company, which is the largest and oldest company in D etroit engaged in the manufacture of 
automobile sheet metal parts exclusively, was organised in 1904 with capital of $125,000. The present capital of $1,500,000 
with the exception of this stock recently sold by the Company, is represented by stock dividends distributed from time to time 
as surplus profits were invested in additions to plant and equipment.

The Company occupies two modern and well-equipped plants, covering about four acres, located at M aybury Grand 
A venue and Grand Trunk R. R., and employes about fourteen hundred men. From its inception the Company manufactured 
fenders, hoods and other sheet metal parts, and in 19IT the production of bodies was started. The Company numbers among 
its customers some of the largest automobile manufacturers. The H ayes M anufacturing Co. also acts as sales agent for the H ayes- 
Ionia Co., of Ionia, Mich., which is engaged in the same line of business, w ith an output of approxim ately $1,500,000 per annum.

The business has shown rapid growth in recent years the gross sales having increased from $750,000 to $3,500,000 per 
annum in a period of two and one-half years. The net earnings applicable to dividends have likew ise increased from $103,760 
for tw elve months ending June 30, 1915, to $280,000 for a like period ending June 30, 1916. The net earnings for four months 
ending October 31, 1916, as certified by H ollis, T ilton & Porte were $161,338.95, or at the rate of 32% per annum on present 
capital.

The management of the Company is in the hands of the follow ing well-known business men, who have been responsible for
its success:

President and M anager..............  ............  .......... H . Jay Hayes
Vice-President ................................................... .. Hal. H . Smith
Secretary and Treasurer . . . . . . .  .............................H . P . Carrow
V ice-President............................................................ H . H . Sanger

The Board of Directors is composed of the foregoing, together w ith Mr. Frank W . Blair, President of the U nion Trust 
Co., and Mr. James H. Flinn, Capitalist.

The Company has no funded debt or preferred stock, and no floating indebtedness other than current accounts payable. 
A ll earnings are applicable to this stock. ^

The book value of the stock, based on the company’s statement of January 1, 1917, is in excess of $11.00 per share.

The stock w ill be listed on the D etroit Stock Exchange.

H aving disposed of a substantial part of this issue, the undersigned offer the unsold portion,

Price $12.00 Per Share, to Yield 10% 
Descriptive Circular Upon Request

GEO. W. WEST & CO. 
Union Trust Bldg.

WM. H. ROSE & CO. 
Dime Bank Bldg.

CARLYLE & POYAH 
Penobscot Bldg.

O’HARA, FERRISS & CO. 
Dime Bank Bldg.

KEANE, HIGBIE & CO. 
Penobscot Bldg.

SINCLAIR & COULS 
Dime Bank Bldg.

D. L. SEYMOUR & CO.
Penobscot Bldg.

Orders may also be placed through your Broker

W hile the above information is not guaranteed, it  has been received from sources we believe to be trustworthy.
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MR. SLEEPER’S OPPORTUNITY.
The announcement that John D. 

Mangum, of Marquette, would accept 
the office of State Insurance Com­
missioner if tendered to him by Gov­
ernor Sleeper has met with such 
hearty response at the hands of Mr. 
Mangum’s mercantile friends and 
merchants in general that it is very 
evident that Mr. Mangum could land 
the position if he would raise a finger 
in his own behalf, which he positively 
refuses to do. Mr. Mangum rests 
his case with his friends and the Gov­
ernor, insisting that the outcome is a 
m atter of indifference to him person­
ally, because he has never stood in 
the position of an office seeker and 
never will. Every one familiar with 
Mr. Mangum and his career realizes 
his peculiar fitness for the position. 
He has remarkable poise and he is so 
fair minded that he has come to look 
upon every subject from a judicial 
standpoint. If there is any office in 
the gift of the people which requires 
an intimate knowledge of business 
conditions and an ability to hold 
aloof from the blandishments of crafty 
lobbyists and shrewd schemers, it is 
the office of Insurance Commission­
er, which has almost invariably been 
occupied by a creature of the insur­
ance companies. The same was true 
of the office of Railway Commission­
er until the advent of Cassius L. Glas­
gow. since which time the railway de­
partm ent has been a live institution, 
instead of an annex of the railways 
of the State. Governor W arner did 
the people of Michigan a lasting serv­
ice in reversing the custom of fifty 
years by naming Mr. Glasgow and 
Governor Sleeper has it in his pow­
er to do for the insuring public what 
Governor W arner did for the travel­
ing public by rescuing the office of 
Insurance Commissioner from the 
clutches of the most unscrupulous and 
perfidious combine which ever fasten­
ed its tentacles on the homes and 
stores and factories of a deluded peo­
ple.

I t is now two weeks since recruiting 
for the navy and the army has been 
leaping ahead, but as yet no champion 
of conscription has come forward to 
point out the beneficent effects of war 
on the relaxed moral fiber of the Na­

tion. Consider what the mere pros­
pect of war has done in a few days to 
eliminate the yellow streak from our 
young men, to arouse their sleeping 
sense of duty, to bring them back 
from the mad chase of the dollar to 
nobler aims. Then consider what a 
real war, a good, healthy man’s-size 
war, would do to rescue this people 
from the slough of moral and physi­
cal degeneracy into which it has been 
sinking so rapidly. A year of good, 
stiff fighting on the European model 
would make a new Nation of us.. Two 
years of fighting would create a re­
serve of moral energy sufficient to 
keep us going for another hundred 
years. Does any one rise to say that 
this swift response of our young men 
to the need of the moment is proof 
that the National fiber is not so soft 
as the conscriptionists have found it? 
Does any one dare assert that we are 
only witnessing a renewed demon­
stration of the National temperament 
which goes in with heart and soul for 
the task of the day, the business of 
life by preference? Absurd! It is 
the first few drops of the elixir of 
war that are now stirring the mori­
bund body of American patriotism.

In these times a great number and 
variety of rumors rise from some­
where and float around which have 
absolutely no foundation in fact. 
W here they start from no one seems 
to know, but they run from lip to lip, 
and in an amazingly short time be­
come the talk of the town. If all the 
American ships had actually been 
sunk which have been vaguely re­
ported so within the last few days 
there would be scarcely any left. 
Three of four times the report gained 
circulation that war had been declar­
ed. It has been said that this, that 
and the other public work has been 
blown up by dynamite when none so 
far as anyone knows has been near 
it. Care ought to be exercised in be­
lieving and certainly in circulating 
these wild rumors. They do no good 
and might possibly do some harm. 
I t will be well enough to wa:t for the 
newspapers which can be depended 
upon to carry the latest and absolute­
ly accurate information. Gossip and 
conjecture, speculation and discus­
sion, are of course unavoidable, but 
the fantastic stories which somehow 
float around are unw orthy of credence, 
and the less said about them the 
better.

M. J. Hutchinson, dealer in general 
merchandise at Brown Corners, R. R. 
from Clare, in renewing his subscrip­
tion to the Michigan Tradesman, says: 
“I would not care to try  to get along 
w ithout such a valuable paper, at the 
small price you charge for the Trades­
man. I find many pointers and much 
useful information in it,”

Deplorable Conditions on the Kala­
mazoo Interurban.

Grand Rapids, Feb. 12—Will you 
kindly tell why the Michigan Rail­
way Company permits its dead head 
employes to occupy seats in its pas­
senger cars and requires elderly, grey­
haired people who paid full fares to 
stand up? Coming from Battle Creek, 
Friday, Feb. 9, I changed cars at 
Monteith Junction and had the pleas­
ure of seeing this happen. To make 
sure of no mistake, I asked one of 
the “favored gentlemen,” if he was 
an employe of the Railway Company 
and he replied in the affirmative. 
T h :s happened on the limited car 
which arrives in Grand Rapids at 
4:50 p. m. E. M. Wheeler.

The w riter of the above communi­
cation is a reputable gentleman who 
travels for a sterling drug house, 
John W yeth & Brother, Inc., of Phila­
delphia. Several efforts have been 
made to see Superintendent Morgan 
and secure his version of the affair, 
without result, although it is under­
stood that Mr. Morgan happened to 
be on the same car and was so dis­
satisfied with the manner in which 
the situation was handled that he re­
lieved the conductor from duty as 
soon as the car arrived in Grand Rap­
ids.

J. H enry Dawley, the well-known 
confectionery salesman, called at the 
Tradesman office last Saturday to 
state that h :s wife had a grievance 
against the company in that she pur­
chased a chair car ticket from Bat­
tle Creek to Grand Rapids, but was 
forced to relinquish her reservation 
at Monteith and sit in a common 
coach the remainder of the distance, 
although railway employes occupied 
chairs in the reserved sect:on of the 
car which came through the re­
mainder of the way. Up to this time, 
Superintendent Morgan has offered 
no apology for the insulting attitude 
of his employes; nor has he made any 
restitution. Of course, Henry is 
breaking his back to divert sh'pments 
to the Michigan Railway Company, 
pending an adjustm ent of the matter.

Last Saturday the editor of the 
Tradesman called up Superintendent 
Morgan and asked him if the road 
was clear to Allegan. He was as­
sured that the way was clear. The 
same information was given by the 
ticket agent two hours later when 
tickets were purchased. As a m at­
ter of fact, both gentlemen were mis­
taken—not to employ a less chartab le  
word—because before the first enquiry 
was made a car was off the track one 
mile south of Shelbyville, so that 
traffic was blocked in both directions. 
N otwithstanding this condition, hun­
dreds of people were sold tickets and 
started southward, only to come back 
later in the evening after being treat­
ed like dogs by the train men who 
refused to give any information and

refused the use of the telephone in 
the depot at Shelbyville. The w riter 
was a prisoner in the same car from 
1:30 to 9:40 p. m.—eight hours and 
ten minutes. The car was so crowded 
by passengers in the aisles that the 
atmosphere was foul, the toilet con­
veniences were abominable, there was 
no water to drink or food to be had.

No reasonable man can find fault 
with unavoidable railway accidents. 
They are bound to happen on the 
best regulated roads. Every reason­
able man will condemn the sale of 
tickets and the uttering of assurances 
that the track is clear when such is 
not the case. There ought to be a 
law subjecting anyone who would ac­
cept money under such circumstances 
to fine and imprisonment. There 
ought to be a law compelling rail­
roads to feed people who are delay­
ed for hours by wrecks which could 
be avoided if the management was 
sufficiently experienced to meet and 
overcome accidents promptly and ef­
ficiently.

Activit:es in Michigan Cities. 
W ritte n  fo r th e  T rad esm an .

After lying comatose since 1913 the 
Commercial Club of Hartford has 
been revived and has $64 in the treas­
ury to start with, a nugget left over 
from the old organization. D. F. 
Cochrane is President and C. M. Van 
Riper ip Secretary.

Muskegon’s growth is shown by the 
public school records, the registra- 
t'on during January being 632 pupils 
ahead of a year ago, or the largest 
increase ever shown in a school su­
perintendent’s report.

The Commercial Club of Baldwin 
is trying to interest a pickle com­
pany in the salting station at that 
point. The Club has re-elected these 
officers: Pres'dent, Ray Trucks; Sec­
retary, H. W. Davis; Treasurer, R. 
J. Smith.

The Manistee public library is ex­
tending its usefulness beyond the city 
limits. Large boxes of old books and 
magazines were recently distributed 
among the men in the Buckley & 
Douglas camps and have also been 
sent out to some of the country 
schools, while agricultural magazines 
are distributed among the farmers 
through the country agent.

Traverse City real estate dealers 
are optimist’C as to that region’s fu­
ture and will specialize in the sale of 
small farms to city people desiring 
to get back to the land. The station­
ery used by the realty men gives a 
hundred advantages in support of 
Traverse City and vicinity for resi­
dential purposes.

The All-Season Body Co. has been 
incorporated at Marshall, with $500,- 
000 capital. It will make automobile 
bodies and parts. Almond Griffen.
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BIGGER AND BETTER

Business Building Along the Most 
Approved Lines*

W hat I have to say is based on an 
experience of more than forty years 
as a farmer, mechanic, consumer, 
salesman, jobber and manufacturer. 
In my opinion—

You must have ambition,
You must have determination,
You must have energy,
You must have enthusiasm,
You must have knowledge of your 

goods,
You must have an interest in the 

welfare of other people,
You must have an interest in the 

welfare of your locality,
You must have courtesy,
You must be a good advertiser,
You must have a good organiza­

tion,
You must have loyal employes or 

you cannot build a bigger and a bet­
ter business.

Sitting around the stove half asleep, 
spitting tobacco juice into the saw 
dust, gossiping about your neighbors 
with others equally interested in sim­
ilar affairs won’t build a bigger and a 
better business.

Having rope, bags of fertilizer, bags 
of tim othy and clover seed, bar iron, 
horse shoe kegs and nails, pokes, calf 
weane'rs, milk pails and fishing rods 
lying on the floor in front of the 
counter and show cases and the latter 
covered with sweat pads, fly nets and 
paris green shakers so that a man or 
boy cannot get within sight of a jack­
knife or a woman get within hearing 
distance of a pair of shears without 
breaking their necks tumbling over 
the multitudinous wares on the floor 
do not spell a bigger and a better busi­
ness.

Tell your ambition that there is a 
man behind it that is bound to win, 
that is bound to have the best hard­
ware store in your locality, both as to 
kind and quality of goods and the sys­
tematic way it is carried on, means 
bigger and better business.

Take into partnership Mr. Will 
Power and listen to his good advice 
and heed it when he tells you to Go 
to it, but turn a deaf ear to Mr. Take 
it easy if you are intent on building 
a bigger and a better business.

The D etroit River flows suavely 
along past the city of Detroit, ac­
cepting whatever the people throw 
into it that they do not want, but when 
it gets down to Niagara it determines 
to go to work and does—and turns 
miles and miles of shafting, runs ur­
ban and interurban cars, lights vil­
lages and cities all round about and 
goes on its way into Lake Ontario 
proud of its achievments.

Have you, Mr. Hardware Dealer, 
reached the Niagara of your course? 
If you have that kind of a determina­
tion will be energy enough, enthusi­
asm enough, interest in other people’s 
welfare enough, interest in the wel­
fare of your locality enough, which 
will amount to a sufficient reason for 
a reward of a bigger and a better busi­
ness.

All provided, you are a good ad-
• P a p e r  re a d  by  H o ra tio  S. E a rle  a t  

a n n u a l conven tion  M ichigan R e ta il H a rd ­
w a re  A ssociation .

vertiser. Don’t nullify the advertising 
with grouchiness. Courtesy to cus­
tom ers is absolutely necessary, but 
no more than is courtesy to traveling 
men, for if you do not treat them 
right, they advertise you in a way 
which prevents you getting the best 
prices or the best terms and you need 
both to build a bigger and a better 
business. Your interest in the wel­
fare of your locality should make you 
a booster for development of every 
man power, as well as every horse 
power, also every acre power, and, 
last but not least, the summer resort 
power of Michigan—the most beauti­
ful, healthful and comfortable place 
in the United States to spend the hot 
weather season.

The best organization on this earth 
is not a human being organization, 
neither animal, bird or fish, but in­
sect. The best organization is the 
honey bee colony. Every bee in the 
colony is a loyal worker, supporter 
and believer in and for the colony of 
which he is a member. He has energy 
and enthusiasm and a sense of ap­
plication, as anyone can attest who 
has ever gone up against him or them. 
He steals his living? No he doesn’t, 
He collects on delivery of his work 
for his work; that is, he does a cash 
business. He pollenizes the fruit 
flowers which increases the fruit pro­
duction 300 per cent. His pay is the 
honey on which he lives, but he al­
ways carries it home and he deposits 
it in the pantry of the colony. The 
colony collects three times as much 
as they need to live on and give two- 
thirds of it back to the landlord for 
rent of the house they live in. They 
know how to build a bigger and bet­
ter bus'ness, for they know if they in­
crease the production of fruit, that 
there will be fruit trees to blossom 
and supply them with business and 
honey. They know, too, that, if they 
are saving and give to the landlord 
of their home good pay for their 
tenement, he will let them have it as 
long as they do and keep it in good 
repair. The analogy is: Your busi­
ness is or would be like a honey bee 
colony. You should pollenize the 
business of your customers. It is up 
to you to show your farmer customer 
how he can profitably invest money 
in the machinery you have for sale. 
Tell him the kind of ensilage corn 
he should plant and if he has no silo, 
see to it that he has one. That is a 
part of your bus:ness, for if you make 
it profitable for him he will for you. 
The fact that the individual bee gets 
his share of the honey, makes him a 
loyal and energetic worker. You 
should divide the honey profit with 
your employes.

I would as soon expect an automo­
bile to run a year satisfactorily with­
out lubrication as I would expect to 
get the best, most energetic and en­
thusiastic service from my sales clerks 
without lubrication. W hat I mean 
is, if I were running a retail hardware 
store, whether in Podunk or M etropo­
lis, I would lubricate with commis­
sions on sales, in addition to their 
wages. These commissions would run 
from 1 to 5 per cent., according to the 
margin of profit on the goods and the 
work required to make the sales. 
Then every clerk is a twenty-four-

hour-day clerk. He becomes a walk­
ing, talking advertisement. W hen he 
is in the store, he is selling if he pos­
sibly can; when out of the store, he 
is inviting his friends to come and 
buy of him and always has some 
new thing to tell his friends about 
which he thinks they will like to see.

Advertising is the science of shoot­
ing a buy suggestion into the mind 
of a perhapsable customer.

Your windows, your show cases 
and every part of your store should 
be so arranged as to shoot buy sug­
gestions into the minds of those that 
pass or come in.

Some manufacturers furnish goods 
only.

O ther manufacturers furnish the 
goods and a demand for the goods by 
advertising.

The difference between these is the 
difference in the cost of pushing 
goods onto consumers and that of 
having the consumers pull the goods 
away from you.

Moral: Buy the goods which are 
most wanted and most sought after 
by the producer, for by having this kind 
of hardware the consumers are really 
pushing the profits your way.

Fall in love with your business, take 
all the sleep out of it, but it is just as 
necessary to take all business out of 
sleep, and don’t forget to play, and 
when you do, play so hard and so in­
terestedly that you will forget your 
business and the business building 
part of your brain will get such a rest 
when you are playing and sleeping 
that it will be easy for you with a 
Niagara Power determination to build 
a bigger and a better business which 
will be a blessing to you, your family 
and the community in which you live.

Boomlets From Bay City.
Bay City, Feb. 12—Dr. J. W. Lein- 

inger, Gladwin, who has been engag­
ed in the drug business for nearly 
twenty-five years, has sold his stock 
to R. D. McDuff, formerly of Brown 
City, who took possession Feb. 5.

The Auto Sales Co. was organized 
a few days ago, with a capital stock 
of $20,000, and will be located at 608- 
610 Saginaw street, formerly occu­
pied by the Hudson garage. The of­
ficers elected are: President, J. P. 
Greenwald, of Bay City; Vice-Presi­
dent, S. D. Bolton, Saginaw; Secre­
tary and General Manager, J. O. 
Andrews, Saginaw. The company 
will handle the Hudson and Paige 
autos.

Thomas S. Ribble, local representa­
tive of the Sun Life Insurance Co., of 
Montreal, has had conferred upon 
him the “Distinguished Service O r­
der,” the only one issued for the year 
1916 by that company in the United 
States.

S. M. Jameson, Gaylord, reta 'l gro­
cer, is closing out his stock of gro­
ceries, preparatory to removing to 
Lansing.

The Briny Inn, at Manistee, was de­
stroyed by fire Saturday, Feb. 10, at 
7 a. m. The loss is estimated at $50,- 
000.

The regular monthly meeting of 
Bay Council was held Saturday night, 
with thirty-seven members present. 
Eight applications were passed upon 
and three initiations were conducted. 
The committee in charge of the June 
convention has everything planned 
and well under way and the prospects 
are that Bay Council will give the 
boys a better time than they did 
when the 1912 convention was here, 
which is promising a good deal.

W, T. Ballamy.

COME TO THE CONVENTION.

Final Appeal to Go to Kalamazoo 
Next Week.

Cadillac, Feb. 12—For several 
weeks the officers of the Retail Gro­
cers and General M erchants’ Associa­
tion have been using the columns of 
the trade papers in various ways, try ­
ing to impress on you the necessity 
of your taking a broader interest in 
the conditions surrounding your own 
particular business. The annual sum­
ming up of the efforts for the year 
takes place the twentieth, twenty- 
first and twenty-second of February 
in Kalamazoo, at which time the pro­
gramme, as it appeared in these col­
umns Wednesday, Jan. 31 and Feb. 
7, will be carried out and complete 
reports made of the Association ac­
tivities.

We want you to know that the com­
ing convention is a sort of a melting 
pot to which every retail merchant is 
invited, where he may express him ­
self about the problems which are 
affecting business in his particular 
locality and take part in working out 
plans that will help, in a large meas­
ure, to elevate the standard of the 
retail business.

You are aware of the fact that your 
profits are exceedingly small, while 
your hours of labor are exceedingly 
long, but has it ever occurred to you 
that by adopting some very practical 
methods of merchandising that you 
can not only increase your profits 
but you can also decrease your hours 
of labor?

It is impossible for any individual 
to be well posted in every line of en- 
deaver, so that while you may be 
a first-class grocer, meat dealer, gen­
eral merchant or clothier and may be 
handling that branch of your business 
profitably, yet you may be dissipating 
your profits in methods of discounting 
bills, extending credit or in your fire 
insurance risks, so that we have en- 
deavered to have men on the pro­
gramme who are thoroughly experi­
enced in and are well qualified to han­
dle those subjects, in order that every 
one may get some suggestion that 
will be of value.

In addition to the many lessons of 
value planned for, we feel that every 
merchant should be taking an active 
part in placing before the consumer 
the actual facts regarding the results 
to a community of mail order house 
buying. While we as retailers know 
the effect of out-of-town buying, we 
do little or nothing to prevent it, 
while the mail order concerns are 
spending millions of dollars in ad­
vising your custom ers,that you charge 
too much for your goods, while you 
know that you can match nearly every 
offer of these concerns at a profit, but 
because they are telling their story 
continuously through the mails and 
newspapers, they are able to get the 
orders. In other words, their hun­
dreds of thousands of salesmen are 
on the job all the time in the form 
of catalogues, letters, circulars, etc., 
while you are depending on your one 
lone salesman. Can you do it? No! 
To the extent that in 1915 $4,800,000 
in profit went out of Michigan to 
these mail order houses. W hat are 
you going to do about it? Are you 
going to let it continue or are you 
go;ng to say to yourself, hereafter T 
will do my part in saving Michigan 
money for Michigan roads, Michigan 
schools, Michigan churches and my 
own philanthropies, instead of allow­
ing it to go towards these same things 
in the states where these mail order 
concerns are located? Then, if you 
have made the resolve, start the work 
by attending the convention and if 
this is utterly impossible, then write 
the Secretary and tell him that you 
are willing to aid in the work.

Come to the convention!
J. M. Bothwell, Sec’y.

The Grand Rapids Paper Co. has 
increased its capital stock from $20,- 
000 to $50,000.
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Sidelights on Celery City and Envi­
rons.

Kalamazoo, Feb. 12—H. Betke has 
been succeeded in the grocery busi­
ness by Glenn Travis. Mr. Betke 
has bought a farm and will help re­
duce the cost of high living.

Theodore Borst, proprietor of the 
South Side Store, at Decatur, has fin­
ished his sixth year at that location. 
He went to Decatur from Grand Rap­
ids seven years ago and clerked in 
the W arner grocery a year. Al. Van- 
denberg built and stocked the South 
Side Store a few years before, but did 
not make a success of the venture and 
the stock was offered for sale. By 
paying a small amount down Mr. 
Borst was able to take over the busi­
ness and he began at once to hustle 
for trade. He was successful from 
the beginning. He paid up the debt 
and increased his stock. A few years 
later he was able to buy the building 
and last week he made another pur­
chase of the Chester Brown residence 
for a home. Mr. Borst is not only a 
good business man, but a public spir­
ited citizen who is ever ready to do 
what he can for the betterm ent of his 
home town. He was elected a mem­
ber of the Village Council a year ago 
and his present term will expire in 
March, 1918.

J. M. Martins and D. D. Martins 
have opened a very fine exclusive 
grocery store in Albion, which will 
be called M artins’ grocery.

One of the most interesting an­
nouncements of the year in Kalama­
zoo business circles came Saturday 
when it was made known that Charles 
B. Stewart, for three years manager 
of the Hoover-Bond Co.’s store in 
this city, is to leave March 1 to take 
charge of a large furniture store 
which he has recently purchased in 
Tiffin, Ohio. The departure of Mr. 
Stewart from Kalamazoo severs a 
connect'on of eleven years, during 
which time he has been prominently 
affiliated with the Hoover-Bond Co. 
He first became identified with this 
concern in Lima, Ohio, and later op­
ened the Hoover-Bond store in Tiffin. 
In January, 1914, he came to Kala­
mazoo to assure charge of the branch 
in this city, and under his direction 
the business has grown and multi­
plied. He has introduced many new 
and progressive ideas in the business 
and has been largely associated with 
the Chamber of Commerce and gen­
eral community undertakings.

H arry W. White, for several years 
advertising manager for the Kalama­
zoo office of the Michigan Light Co., 
has resigned and will hereafter be as­
sociated with Horace Prentice & Son 
in similar capacity.

Mason work on the big coating 
plant of the Kalamazoo Paper Co. is 
completed and the installation of ma­
chinery is being crowded as fast as 
possible. The structure is a big one, 
having 100,000 square feet of floor 
space. It is a high class plant in ev­
ery detail, no expense havine been 
spared in the m atter of construction 
or equ:pment.

The Harrow Spring Co. is pushing 
as rapidly as possible the additions 
and extensions to its big plant at Vine 
and Jackson streets. The W estern 
section to the electrical furnace room 
is nearing completion and the con­
tract has now been awarded for 
building a similar sized addition on 
the east end of the main structure.

The Kalamazoo Automobile Deal­
e r’s Association’s seventh annual 
show closed Saturday evening and 
will go down in history as an un­
qualified success. Although limited 
to five days’ duration, the attendance 
has been unusually good, being by 
far the largest of any show held in 
Kalamazoo. W. S. Cook.
News and Gossip From the Capital 

City.
Lansing, Feb. _ 12—After twenty- 

six years of activity in the affairs of 
the Northrop. Robertson & Carrier 
Co., B. D. N orthrop, President for 
the past sixteen years, has severed

all connection with the organization 
and sold his interests to M. R. Car­
rier. A t a meeting of the stockhold­
ers a new board of directors was 
elected and at the election of officers 
which followed Mr. Carrier becomes 
President and head of the institution.

The General Motors Co. announces 
the appointment of P. L. Emerson as 
general sales manager of the plant at 
Lansing, succeed ng Jay Hall, who 
resigned last July. Mr. Emerson 
comes from the Racine-Sattley Co., 
manufacturer of agricultural imple­
ments and vehicles, and \yas previous­
ly with the John Deere Plow Co. 
Since last July he has been Michigan 
sales manager of the Oldsmobile.

Thomas C. Riley, of Rochester, N. 
Y., and owner of the W hitcomb house 
of that city, has purchased the inter­
ests of E. C. Puffer, at Flint. The 
new owner took immediate posses­
sion and management of the proper­
ty. Mr. Puffer who was recently 
elected to a third term as President 
of the Michigan Hotel Association, 
had conducted the Dresden Hotel 
four years. He has gone to Jack- 
son, where he is interested in the O t­
sego Hotel, of that city.

And now comes a drummer with a 
plea for more comforters on hotel 
beds. He thinks the Legislature 
ought to see to this in the same way 
as the State solons will be called upon 
to cons der a bill prohibiting the em­
ployment in hotels and restaurants 
of persons afflicted with tuberculo­
sis and other communicable diseases. 
He aired his views in the State Board 
of Health tuberculosis office.

“In the average hotel the covers 
on the bed consist of a sheet, an ex­
tremely flimsy comforter, a spread 
and a woolen blanket, also very light. 
All put together make a thickness 
considerably less than a single com­
forter on the average home bed. Add 
your overcoat to th :s and it is still 
pretty light with a zero temperature 
these cold February nights.

“The whole theory of the hotel bed 
equipment is that the occupant of 
the room is to sleep with window 
closed. In many Michigan hotels, in 
fact, patrons are warned in a print­
ed notice that if damage is caused by 
their hav’ng windows open they will 
have to foot the bill. And by mak­
ing the bed covering as flimsv as it 
can decently be made the hotel owners 
try to discourage this open-window 
fad. Of course, anyone can demand 
more covering, but it means a lot 
of fuss, some additional tipping and 
so on. Many who otherwise would 
sleep with open window follow the 
path of least resistence and keep it 
closed.

“But it seems to me if anyone is 
to be encouraged to sleep with open 
window it should be the man who 
travels. He does not know who has 
occupied the room the n’ght before 
or what communicable disease the 
room has harbored. The open win­
dow duringr the eight hours of his 
sleep is the verv best safeguard 
against ‘catching’ things, but in order 
to get any sleep at all he must be 
warm and cofortable.

“I t isn’t perhans a m atter for leg­
islation,” Mr. Drummer went on, 
“but it is something the hotel men 
of the State might profitably give 
some attention to. As I understand 
it. the State Board of Health in the 
fight against tuberculosis, is looking 
for aid from all people. And in the 
movement to encourage every per­
son in the State to sieep with open 
windows the great hotel population 
shouldn’t be forgotten.”

The Kind Motorist.
“You say this motorist took you 

to a hospital after he ran you down?” 
questioned the judge.

“Yes.”
“Nothing could be kinder.”
“Maybe not, but he didn’t have to 

run me down to show that he had a 
kind heart, did he?”

Reo Pleasure Cars 
and Trucks

The Gold Standard of Car Values. Good because they 
have proven worthy of your confidence.

The most standardized car in America. 50% over- 
strength in every vital part for Safety, Reliability and En­
durance. 12 models to choose from, both Fours and Sixes.

Attend the Auto Show. Make the REO Exhibit your 
headquarters.

W. D. VANDECAR
129 131 Jefferson Ave., S. E.

14 Years a REO Distributor Grand Rapids, Mich.

The demand for outing and sport garments is 
greater than ever. The Perry line is fairly alive 
with a beautiful array of this class of merchandise 
for men, women and children.

Our traveling representatives are now out 
with a full line of samples and will call on the 
trade some time during the season.

Our line is more full and complete than ever 
and we bespeak a continuance of the generous pat­
ronage which has been accorded us in the past.

P erry G lo v e  &  M itten C o .
PERRY, MICHIGAN
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Movements of Merchants.
Flint—M. F. Clark & Co. have 

changed their name to The Locators.
Ypsilanti—W. D. Porter has open­

ed a grocery and fruit store at 113 
Michigan avenue.

Burr Oak—W. R. Straw & Sons 
succeed Jay B. Kesslar & Son in the 
hardware business.

D etroit—The D etroit M otor Sales 
Co. has increased its capitalization 
from $25,000, to $75,000.

Battle Creek—The Gosselin Gran­
ite Co. succeeds the A. J. McNaugh- 
ton Granite Co. in business.

Capac—The Capac Co-Operative 
Association has been incorporated 
with an authorized capital stock of 
$ 10,000.

Frem ont—G. Van Allsburg, meat 
dealer, has purchased the A. T. Pear­
son meat stock and will conduct both 
markets.

Kalamazoo — The Swindell-Taylor 
Co., dealers in wholesale produce, 
have increased the capital stock from 
$30,000 to $50,000.

Evart—Charles Conn has sold his 
stock of general merchandise to C. 
W. Hill & Son, who will take posses­
sion about Feb. 17.

Rochester—Edwin A. Hudson, a 
local merchant, was held up early 
Monday within a block of his home 
and robbed of $100.

Shiloh—W. B. Connor is closing out 
his stock of general merchandise and 
will retire from retail business as 
soon as the sale is completed.

D etroit—S. L. Bird & Sons, deal­
ers in men’s and boys’ clothing, fur­
nishings, hats and shoes, have increas­
ed their capital stock from $80,000 to 
$500,000.

Jackson—W. F. Taylor, shoe deal­
er at 119 North Jackson street, has 
sold his stock to A. L. Van Horn, 
who will continue the business at the 
same location.

Big Rapids—W. B. Andrews, re­
cently of Kendallville, Ind., has pur­
chased the confectionery, fruit and ci­
gar stock of Frank C. Duffy, taking 
immediate possession.

Hancock—Fire destroyed the Dan­
iel Crowley store building and gro­
cery stock and the Roach & Maloy 
bakery Feb. 4. The losses are partial­
ly covered by insurance.

Kalamazoo—The Gault Jewelry Co. 
has engaged in business with an 
authorized capital stock of $5,000, of 
which amount $3,000 has been sub­
scribed and paid in in cash.

Port Huron—The Robin-Lawrence 
M otor Sales Co. has been organized 
with an authorized capital stock of 
$5,000, of which amount $4,600 has 
been subscribed, $2,300 paid in in 
cash and $2,300 paid in in property.

Richmond—William E. Kelsey, who 
has conducted a drug store here for 
upwards of twenty years, dropped 
dead in his store Feb. 3 as the result 
of an attack of heart trouble.

Kalamazoo—The Kalamazoo Fruit 
& Produce Co. has engaged in busi­
ness with an authorized capital stock 
of $5,000, all of which has been sub-

D etroit—The Alice Shop has organ­
ized a mercantile business with an au­
thorized capital stock of $10,000, of 
which amount $5,000 has been sub­
scribed and $1,000 paid in in cash, 
scribed and $1,000 paid in in cash.

Muskegon—F. E. Hathaway, who 
conducts a news stand, confectionery 
and cigar store at 239 W est W estern 
avenue, has sold his stock to H arry 
W. Seeger, who has taken possession.

Elk Rapids—Wilson & Anderson, 
grocers, have dissolved partnership 
and the business will be continued by 
Bert Wilson, who has taken over the 
interest of his partner, Ole Anderson.

Owosso—Robert Hood has sold his 
cigar and tobacco stock to Ralph 
Laurie and purchased the cigar and 
tobacco stock and billiard parlor of 
the late H. Pickett, taking immediate 
possession.

D etroit — The D etroit Narrow 
Fabric Co. has engaged in business 
to handle tailors’ supplies with an au­
thorized capital stock of $1,000, all of 
which has been subscribed and paid 
in in property.

Manistee—Erie Gray and Emil A. 
Rehm have formed a copartnership 
and will open a  bazaar and notion 
store in the building recently occu­
pied by Hugh McKenzie, as soon as 
it can be remodeled.

H astings—W. R. Jamieson, who 
conducts a bakery, has merged his 
business into a stock company with 
an authorized capital stock of $15,000 
and the bus'ness will be continued un­
der the style of the Star Bakery.

Nashville—Theodore H. Bera, of 
Sunfield, has purchased an interest in 
the agricultural implement and 
vehicle stock of G. B. & W. B. Bera 
and the business will be continued 
under the style of W. B. Bera & 
Sons.

D etroit—The Vulcan Tire Repair 
Co. has engaged in business a t 556 
Michigan avenue with an authorized 
capital stock of $2,000, of which 
amount $1,000 has been subscribed, 
$200 paid in in cash and $600 paid in 
in property.

Paw Paw—W. A. W eatherwax has 
sold a half interest in his stock of 
flour and feed to Mrs. Anna Bailey 
and the business will be continued 
under the style of W eatherwax & 
Bailey. A complete line of seeds will 
be added to the stock.

Pellston—J. N. Wallace, for several 
years manager of the Jackson & 
Tindle store at this place, has been 
promoted to a better position with 
the Superior Veneer and Cooperage 
Co., at Munising, and will take up his 
new duties there March 1.

Orleans—Post Bros., who conduct 
produce and agricultural implement 
stores at Belding, Orleans and Fen­
wick, have sold the stock at Orleans 
and Fenwick to Jerry Spaulding, who 
will remove the stock from Fenwick 
to Orleans and consolidate it with 
the one there.

St. Ignace—F. V. Pilson has pur­
chased the drug stock of the ex­
ecutors of the estate of the late W. P. 
Preston and will continue the business 
at the same location and under the 
same style, the Central drug store. 
Mr. Pilson will continue his jewelry 
store under the management of M. H. 
Scott.

Lawrence—The Lawrence Co-oper­
ative store held its annual meeting 
Feb. 8. The board voted to declare 
a  3 per cent, dividend on all pur­
chases made at the store, by the 
shareholders and a V /2 per cent, divi­
dend to non-shareholders, for the 
year 1916. The new directors of the 
company for the next term  are Bert 
Gleason, Geo. Rich, John Cook, Geo. 
Lay and W. J. Brown.

Nashville—The grocery store of 
Frank Peck has been closed and there 
promises to be a legal tangle over 
the situation. The store was sold to 
Peck by Green & Son, who took a 
chattel mortgage on the stock. Re­
cently the Greens decided that Peck 
was letting the stock run down so 
that they deemed themselves insecure, 
and when they spoke to Peck about it 
he ordered them off the premises. 
Then they gave Attorney Kidder in­
structions to take charge of the stock 
on the chattel mortgage, and the 
matter is how in the courts.

Manufacturing Matters.
Detroit—The W. Rumsey Co. has 

changed its postoffice to Romeo, 
Mich.

Detroit—The Siewek Tool & Ma­
chine Works has changed its name to 
Siewek Bros. Co.

Jackson—The Jackson Fence Co. 
has increased its capital stock from 
$100,000 to $250,000.

Dollarville—The South Shore Cedar 
Co. has increased its capitalization 
from $25,000 to $100,000.

Holland—The Komforter Kotton 
Co. has increased its capital stock 
from $10,000 to $20,000.

Jackson—The Perfection Coil 
Spring Co. increased its capital stock 
from $20,000 to $100,000.

Muskegon—The capital stock of C. 
G. Fleckenstein Co. has been increas­
ed from $75,000 to $150,000.

Detroit—The Detroit Wire Bound 
Box Co. has increased its capitaliza­
tion from $50,000 to $100 000.

Detroit—The Crystal Washing Ma­
chine Co. has increased its capital 
stock from $25,000 to $50,000.

Jackson—The American Top Co., 
manufacturer of automobile tops, has 
been declared a bankrupt, following 
court proceedings which began last 
fall.

Detroit—The Rinshed Gagnier
Paint Co. has increased its capital 
stock from $50,000 to $100,000.

Mt. Clemens—The Pullman Steel 
Spring Co. has increased its capital 
stock from $75,000 to $140,000, also 
changed its name to Superior Steel 
Spring Co.

Crystal Falls—The Crystal Falls 
M otor Co. has been organized with an 
authorized capital stock of $10,000, of 
which amount $5,000 has been sub­
scribed and paid in in cash.

Muskegon—The Non-Breakable Toy 
Co. has engaged in business with an 
authorized capital stock of $35,000, of 
which amount $19,850 has been sub­
scribed and $3,500 paid in in cash.

D etroit—The Burnall Fuel Saver 
Company of D etroit has been in­
corporated with an authorized cap­
ital stock of $25,000, all of which has 
been subscribed and $12,000 paid in 
in property.

D etroit—The Shapiro Antique Co. 
has engaged in the manufacture of 
furniture, and household articles with 
an authorized capital stock of $25,000. 
all of which has been subscribed and 
paid in in cash.

H arbor Springs—Adams & Co., 
potash manufacturers, have sold their 
plant to Isham & Isham, of Detroit, 
who conduct several plants through­
out the State. They will enlarge the 
capacity of the plant here.

Albion—The Bromeling Manufac­
turing Co. has engaged in the manu­
facture of paints and specialties with 
an authorized capital stock of $10,000, 
of which amount $5,010 has been sub­
scribed and $1,510 paid in in cash.

Detroit—The Ralph C. H unter Co. 
has engaged in the manufacture of 
machinery, machinists tools, etc., 
with an authorized capital stock of 
$2,500, all of which has been sub­
scribed and $1,500 paid in in cash.

D etroit—The Blodgett Anti-Black- 
lash Reel Co. has been organized to 
manufacture and deal in fishing tackle 
with an authorized capitalization of 
$10,000, of which amount $6,300 has 
been subscribed and $1,200 paid in in 
cash.

D etroit—Grover Bros. & W ood 
have engaged in the manufacture of 
pneumatic tubes, cash parcel carriers, 
store, office and factory fixtures, with 
an authorized capital stock of $2,000. 
of which amount $10,000 has been 
subscribed and $5,000 paid in in cash.

Sparta—This village is to have a 
milk plant as the result of a joke. 
About a year ago the Business Men’s 
Association fell for the scheme of a 
man who called himself a promoter. 
A cow canvass was made, and it was 
learned that the community was well 
equipped to run a condensing plant. 
Then the prom oter disappeared, but 
the Association didn’t stop. I t  sent 
letters to practically every condens­
ing company in the country, and as 
a result the Grand Ledge Co. was in­
duced to come here. Thus the joke 
of the self-appointed prom oter turned 
out well.

The fellow always in search of op­
portunities usually couldn’t recognize 
one in the middle of the road. I t ’s 
the one who knows how to make op­
portunities that never lets ’em pass 
by.
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Review of the Grand Rapids Produce 
Market

Apples—Baldwins, W olf Rivers and 
Tallmans, $3.50@4; Greenings, $3.50 
@3.75; Hubbardstons, $3.75@4.25; 
Spys, $5@6.

Bananas—Medium, $1.50; Jumbo, 
$1.75; E xtra Jumbo, $2; Extrem e Ex­
tra Jumbo, $2.50 up.

Beets—$1.25 per bu.
Brussel’s Sprouts—20c per qt.
Butter—The m arket is about 2c 

higher on the best grades, owing to  
light receipts and good demand. No 
lower prices appear likely for the im­
mediate future. Conditions are hard 
to predict. W arehouse holdings are 
considerably above last year, while 
the receipts of fresh butter are about 
normal. Local dealers hold fancy 
creamery at 42c and cold storage 
creamery at 36c. Local dealers pay 
30c for No. 1 in jars and i25c for pack­
ing stock.

Cabbage—$8 per 100 lbs.
Carrots—$2 per 100 lbs.
Celery—20c per bunch for small: 

30c for large; box (3}^@4 doz.), $1.75; 
Florida, $4.75 per box of 3 or 4 doz.; 
California, 85c per bunch.

Cocoanuts—$6 per sack containing 
100 lbs.

Cranberries—$5 per bbl. for Early 
Black from Cape Cod; $6 per bbl. for 
late Howes.

Eggs—The m arket is lower, owing 
to increased receipts. Local dealers 
pay 38c for fresh, holding a t 40c case 
count and 41c candled.

Figs—Package, $1.10 per box; lay­
ers $1.50 per 10 lb. box.

Grape Fruit—$4@4.75 per box for 
Florida.

Green Onions—Shalotts, 75c per doz. 
bunches.

Honey—18c per lb. for white clover 
and 16c for dark.

Lemons—California are selling at 
$4 for choice and $4.25 for fancy.

Lettuqje—14@15c per lb. for hot 
house leaf; $3 per bu. for Southern 
head; $5 per crate for Iceburg from 
California.

Maple Sugar—17c per lb. for pure.
Maple Syrup—$1.40 per gal. foi 

pure.
Mushrooms-r—75@80c per lb.
Nuts—Almonds, 18c per lb; fiberts, 

16c per lb.; pecans, 15c per lb.; wal­
nuts, 16c for Grenoble, 15}4c for 
Naples; 19c for California in sack 
lots.

Onions—Home grown $10 per 100 
lb. sack for red or yellow. Spanish 
range as follows: Small crate, $3; 
y2 crate, $5; large crate (120 lbs.), $10.

Oranges—California Navals, $3@ 
$3.50. •

Oysters—Standard, $1.40 per gal.; 
Selects, $1.65 per gal.; New York

Counts, $1.90 per gal. Shell oysters 
$8.50 per bbl.

Peppers—Southern commands $4 
per 6 basket crate.

Pop Corn—$2 per bu. for ear, 5l/ 2@ 
6c per lb. for shelled.

Potatoes—The m arket is stronger 
and higher than a week ago. Country 
buyers are paying $2.20@2.25. Local 
dealers are selling tubers at $2.50.

Poultry—Local dealers pay as fol­
lows, live weight: old fowls, light, 18 
@19c; medium, 17@l8c; heavy (6 lbs.) 
16@17c; springs, 18@19c; turkeys, 22 
@25c; geese, 18@|20c; ducks, 19@20c. 
Dressed fowls average 3c above these 
quotations.

Radishes—35c per doz. bunches for 
small.

Ruta Bagas—Canadian command 
$2.75 per 100 lb. sack.

Sweet Potatoes—Kiln dried Dela­
ware Jerseys, $2.25 per hamper.

Tangarines—$4.50 per box for eithei 
106s or 196s.

Tomatoes—90c for 6 basket crate, 
Florida.

Turnips—$2 per 100 lbs.

Late Backing News.
Marcellus—'The G. W. Jones Ex­

change Bank has bought twenty Dorco 
Jersey pigs which it will g ’ve to twen­
ty boys of ages 12 to 19 for the pur­
pose of a contest. The boy who 
makes the most money from his pig 
will be awarded $10 in gold. The 
pigs will be sold to the boys in a 
period of eighteen months without 
interest.

Dowagiac—The seventh and final 
dividend in favor of the creditors of 
City Bank of Dowagiac, which be­
came insolvent several years ago, has 
been declared by the acting referee 
in bankruptcy. This dividend is for 
.0242 per cent. It amounts to $5,905.- 
58. Of this sum a portion of the 
creditors will receive only two or 
three cents, while none of the 
amounts to be distributed will be 
large. W ork of making extensions 
in favor of the individual claimants 
will begin at once and proceed until 
the dividend checks are signed and 
sent out.

Oakwood — The American State 
Bank of Oakland has been organ­
ized with a capital stock of $50,000.

The Hilton Co. has been incorpor­
ated to conduct a clothing and men’s 
furnishings business with an author­
ized capital stock of $10,000, of which 
amount $6,000 has been subscribed 
and paid in in cash.

Wm. Brummeler’s Sons Co. has in­
creased its capital stock from $25,- 
000 to $74,000.

The Grocery Market.
Sugar—The m arket has advanced 

%c, granulated being now quoted at 
7c, Nlew York basis. The advance is 
not due to market conditions, but to 
strikes in many of the refineries.

Tea — India-Ceylons are taken 
steadily for actual needs and in the 
aggregate a good business has been 
done of late. The shipments from 
London, it is suggested, will be 
checked by the submarine activity, al­
though undoubtedly steamers will be 
convoyed by the British warships so 
that arrivals will not be entirely shut 
off. Talk that this country may go 
to war with Germany over its inter­
ference with American commerce has 
stirred up duty talk again, it being 
pointed out that a large revenue will 
be needed for military expenditures 
beyond that already provided for. 
Tea, coffee and cocoa would furnish 
a ready source of taxation.

Coffee—There is no change to the 
spot market, prices being merely 
steady and the demand dull. Neither 
local nor out of town buyers seem in­
clined to purchase ahead, since the 
idea has become fixed that lower lev­
els will be obtained by waiting, al­
though Brazil shippers are not mak­
ing much concession. Easier freights 
incidental to shifting of vessels from 
other and more dangerous routes may 
bring about this end.

Canned Fruit—There is no trading 
at present nor any disposition to 
trade, both on account of lack of of­
ferings and demand and because of 
the present political crisis.

Canned Vegetables — Tentative 
prices have been named for Maine 
corn on the basis of $1.25 for No. 2s. 
The trade, however, pronounce the 
price too high and show only the 
most casual interest in the announce­
ment. Future tomatoes are quoted 
at $1.30 f. o. b. cannery by Southern 
packers, which price fails to attract 
more than casual notice. As a m at­
ter of fact, the trade is not making 
any move at the present time, and it 
seems impossible to do business. The 
tendency is to hold back for the next 
few days, at least until something 
more definite is learned with regard 
to the political situation. Canners, in 
naming high prices, feel that they are 
taking the safe side in the m atter of 
quotations, although they hardly ex­
pect any rush to buy under the cir­
cumstances. Jobbers, on their part, 
are simply holding on to what they 
have got and are refusing to make 
any more commitments. This tenden­
cy, however, is not limited to the lo­
cal trade, but is countrywide. So far 
as grocery trade is concerned, there 
is a general disposition to suspend 
business during the present uncertain­
ty.

Canned Fish—There is no new 
business being done at the present 
tjme, following the general tendency 
to suspend operations during the 
present crisis. The salmon market 
continues very strong, part of the 
urgency of the demand being due to 
the loss of the steamer Dramatist, 
which sailed from the Coast via the 
Panama Canal to the United King­
dom with a cargo of salmon, and 
which efforts have been made to re­

place. The general list is firm, but 
quiet.

Rice—A little better demand is 
reported for rice in the trade, more 
especially for export, the domestic 
end being still slow and likely to 
continue so for the present until the 
liberal arrivals are absorbed. W here 
tonnage is obtainable, shipments are 
being made to South America, and 
with greater facilities a large enquiry 
could be filled. Some suggest that 
more neutral shipping will be in evi­
dence as a result of the latest Ger­
man zone move. In the South, the 
deadlock is still on and the mills are 
only buying rough from the farmer 
for actual orders. The embargo has 
not been lifted by the Morgan Line, 
but otherwise rice is going forward 
fairly well.

Cheese—The market is very firm at 
an advance of %@iTAc, due largely to 
the fact that the export enquiry is 
still proceeding and that there is also 
a fair home demand. Fancy makes 
of early made cheese are very scarce 
and are commanding a premium. 
Fresh-made cheese shows an advance 
in quality and light receipts. No spe­
cial change seems likely in the imme­
diate future.

Sugar Syrups—The market is quiet 
with a tendency to hold off for the 
present. Offerings by the refiners are 
still light and prices steady.

Corn Syrup—There is no change in 
this market, the trouble being in get­
ting deliveries of supplies ordered, as 
the railroads are still congested, and 
placing embargoes. There is no de­
cline in price despite the easier tone 
to raw material.

Molasses—'The trade reports a good 
business in grocery grades and sees 
no indication of lower prices. The 
supply in the South has been eagerly 
bought up, for the factories are dis­
posed to make only blackstrap, which 
brings high prices.

Provisions—'Pure lard is very firm, 
showing an advance of per
pound during the week. This is due 
to very firm advices from jutside 
markets and a good home demand. 
Stocks of lard are very light. Pack­
ers are compelled to give more money 
for their lard, as hogs are selling 
higher than for many years past. The 
quotation at this writing is $12.25 per 
hundred pounds, against a normal 
price of $10@$10.50. Compound lard 
is very firm at unchanged prices, and 
a good consumptive demand. Smoked 
meats are very firm at an advance on 
most lines of VzC per pound. H igher 
prices are looked for as the spring 
advances. Canned meats are firm and 
unchanged, as is dried beef. The lat­
ter shows a good consumptive de­
mand. Barreled pork is very firm at 
an advance of 50c a barrel, owing to 
light receipts.

Salt Fish—The m arket for all 
grades of mackerel is still very firm 
and high, small sizes being the scarc­
est and the highest. There are very 
few Irish mackerel in m arket now, 
m ost of the supply being shores. The 
demand is fair. Cod, hake and had­
dock are unchanged and well main­
tained.

mailto:3.75@4.25
mailto:4@4.75
mailto:2.20@2.25
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Annual Report of Secretary Scott to 
Hardware Dealers.

Another year of unusual conditions 
has confronted the retail hardware 
men and the future presents problems 
that we must anticipate in so far as 
it is possible.

Merchandising has largely taken on 
an entirely new phase and in a great 
many cases it is no longer a m atter 
of price, but rather one of deliveries. 
The buyer is not the im portant man 
in the transaction now-. I t is the man 
who has the goods.

This condition has brought a great 
many enquiries from our membership 
as to where certain lines can be pur­
chased to the best advantage and 
these have prom ptly been referred 
to the price and service bureau of our 
National Assotiation. Those who 
have not availed themselves of the 
service which is at their disposal in 
this connection are overlooking an 
excellent opportunity to derive a spe­
cial benefit from their membership.
If properly employed, this department 
can be made invaluable.

We expect to hear in person from 
our National President in regard to 
the work of the National Association 
and the progress which it has made, 
hence I will refrain from enlarging 
upon that subject at this time.

I t has been gratifying to note the 
showing made by the hardware mu­
tual fire insurance companies, during 
the past year, and this is particularly 
the case when we contemplate the 
ratio of fire losses in M:chigan, as 
compared with the premiums paid.

In the case of the Minnesota com­
pany, the ratio of losses to premiums 
was 17 per cent, and in the case of 
the Wisconsin company, 19 per cent. 
This is far below the average loss 
ratio and I wish to compliment our 
Michigan members upon the care 
wh:ch they have evidently shown in 
keeping down losses.

I believe the policyholders in these 
companies are beginning to realize 
more each year that the companies 
actually belong to them and in the 
m atter of fire prevention and looking 
after salvage when fire losses occur, 
a greater desire is apparent to re­
duce the fire hazard and keep losses 
down to the minimum.

This Association has become identi­
fied as an associate member with the 
National Fire Prevention Association 
and is prepared to give its active sup­
port to any similar worthy move­
ment.

One cent letter postage and the 
maintenance of retail prices by the 
manufacturer of trade marked goods 
are the two subjects embodied in Na­
tional legislation which have occu­
pied our attention during the pres­
ent year. W e find that there is or­
ganized opposition to the latter meas­
ure. This opposition, coming large­
ly from department stores and oth­
ers, who view with alarm a situa­
tion under which the retail price of 
an article is protected against indis­
criminate price cutting.

As contributory members of the 
American Fair Trade League, we are 
doing everything within our power 
to secure favorable consideration of 
the Stevens-Ayers bill and will keep

members informed in regard to de­
velopments in this connection.

So far at the present session of the 
Legislature there have been no meas­
ures brought to our attention which 
affect either favorable or unfavorably 
the interests of our members. We are 
endeavoring to keep in touch with 
the developments at Lansing and at 
this meeting and through correspond­
ence, we would like to have expres­
sions from the membership on any 
m atters of legislation that they feel 
should be favored or opposed by this 
Association.

I t is a m atter of sincere regret on 
the part of the officers that it has 
been found necessary to discontinue, 
at least temporarily, our freight audit­
ing department. W hen this depart­
ment was inaugurated, what looked 
like a very satisfactory arrangement 
w'as made with a firm which made a 
specialty of this class of work. At 
the outset the work was handled sat­
isfactorily, but gradually it was neg­
lected and without any notice to us, 
the firm held many of the freight 
bills in their possession for months 
before giving the m atter attention. 
W hen we became apprised of the situ­
ation, we immediately made a con­
scientious effort to get all freight bills 
then in the hands of the company 
checked up, but did not succeed un­
til the past few months. We have 
been making investigations and in the 
event that an arrangem ent can b t 
made with some reliable company to 
again take up this work for our mem­
bers, we w'ill profit by past experence 
and see to it that we are properly 
protected and assured efficient serv­
ice. As soon as we can make some 
announcement in this connection, we 
will do so.

W e have made another very grati­
fying showing in the m atter of mem­
bership since our last convention and 
in spite of the large number of busi­
ness changes which have occurred, 
we are ready to show a satisfactory 
net gain since a year ago.

The detail record of our member­
ship standing is as follows:

At the time of our last convention 
vre reported a membership of 1087.

Of this number forty-six have either 
gone out of business, resigned or 
been dropped for nonpayment, leav­
ing 1.041 of our old members still on 
our list.

We have taken in 144 new mem­
bers. which brings our present mem­
bership up to 1.185 at the time this 
report was prepared.

This is a gain of ninety-eight mem­
bers for the year, the largest net gain 
in membership that we have had in 
any one year since 1904.

While I have no -complete record 
of deaths w-hich have occurred among 
our membership during the past year, 
I must mention specially the loss 
which we suffered last June by the 
death of J. H. W hitney, of Merrill, a 
past President of the Association and 
a man who took always a real active 
part in the work of the Association, 
not only at our conventions, but 
throughout the year. I t  is sad to 
feel that we have lost the services of 
a man of Mr. W hitney’s caliber.

October 10, 11 and 12 your Presi­
dent and Secretary attended the fourth

annual meeting of the National As­
sociation of Retail Hardware Secre­
taries at St. Louis. The programme 
arranged for this occasion was un­
usually well chosen and the ideas and 
suggestions which were presented 
were exceedingly valuable. A vast 
amount of ground is covered at these 
secretarie’s meetings and the results 
from which are bound to be reflected 
in the work of the various state as­
sociations.

A t the National convention last 
June in Boston, Mich’gan took an ac­
tive part and was represented by the 
full quota of delegates to which it was 
entitled. The story of this conven­
tion has been published so minutely 
in the National Hardware Bulletin 
that it is unnecessary to refer to that 
meeting at this time.

The various committees who have 
been called upon to aid in prepar­
ing for this convention have worked 
hard to see that the greatest amount 
of good would accrue and they are 
entitled to a great deal of credit and 
to the thanks of the members of this 
Association.

The officers of the Association 
have, without exception, extended 
every possible assistance to the Sec­
retary and they have been most con­
scientious in discharging the duties 
and responsibilities expected of them.

I hope tha t during this convent'on, 
if there is any detail work of the or­
ganization in regard to which any 
member cares to make a suggestion, 
he will do so, for this is your organ­
ization and the officers depend upon 
you to give them the benefit of your 
ideas and suggestions.

Open Letter to National Fire Insur­
ance Company.

Grand Rapids, Feb. 13—You an­
swer one question by asking another, 
w-hich is a method of artful dodging 
which men who aim at the truth 
scorn to resort to.

I asked you in plain words why you 
insist on the use of the word concur­
rent in Michigan and yet seldom use 
it on your policies in W ashington, 
whose standard form is identical with 
our own?

W hy quibble over the exact mean­
ing of a word when it the USE IT IS

PUT TO which I object to and not 
its derivation, definition or equivalent? 
Because its exact meaning is not clear 
to the average policyholder, it is used 
as a club by some adjusters I know 
to intimidate m erchants who have had 
a fire to settle for less than they are 
honestly entitled to.

W hose business is it to see that in­
surance riders are concurrent? The 
insurance agents, of course. Do they 
ever do it? Never. Policies are is­
sued in the most slovenly manner pos­
sible, with no thought as to uniform­
ity or legality. The morning after 
the fire the adjuster shows up and 
asks to see the policies. The first 
words he utters are to the effect that 
the policies are void “because they 
are not concurrent.” This naturally 
unsettles the merchant, because he 
has depended on the insurance agents 
who wrote his insurance to furnish 
him valid policies, devoid of defects, 
technicalities, subterfuges and jokers 
which render the policies invalid.

I find that no two insurance men 
have the same idea as to the exact 
meaning of the word concurrent. 
W hen pinned down to brass tacks 
they admit it is not maintained in a 
policy because of its meaning, but 
solely because its meaning is not 
clearly understood and because it af­
fords the adjuster a loophole to con­
found and intimidate the man who 
has met a loss.

I am determined that the merchants 
of Michigan shall be given the op­
portunity of securing insurance poli­
cies which are presented in such plain 
English that it does not require a 
lawyer or court decision to interpret 
them. Insurance policies are con­
tracts between two classes of busi­
ness men—investors in insurance se­
curities on one side and plain busi­
ness men on the other. Their deal­
ings should be couched in simple 
language which any man of ordinary 
intelligence can understand. The use 
of terms which are susceptible of 
double meanings and which require 
court decisions to construe have no 
business to be in the riders and I 
propose to hold up to public ridicule 
and universal condemnation every 
fire insurance company which insists 
on hiding behind such subterfuges to 
secure unfair advantages over their 
customers. E. A. Stowe.

The Piper Ice Cream Co., at Kala­
mazoo, extends a cordial invitation to 
the merchants who visit the Celery 
City to call and inspect its establish­
ment, which is one of the most com­
plete and up-to-date in the country.

W e recommend the purchase of
Hackett Motor Car Company

Stock at ten dollars ($ 10) per share. 
This stock should pay large dividends 
and will greatly increase in its mar­
ket value

Michigan Motor Securities Co.
533-36 Michigan Trust Co. Bldg.

5£ Grand Rapids, M ichigan
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BANKRUPTCY MATTERS.

Proceedings in the Western Distr'ct 
of Michigan.

G rand  R apids, F eb . 3—In  th e  m a tte r  of 
H e n ry  V an d er P loeg, b a n k ru p t, H olland, 
th e  firs t m ee tin g  of c re d ito rs  w as  held 
th is  day . I t  ap p ea rin g  th a t  th e re  a re  no 
a s s e ts  in th is  e s ta te , no tru s te e  w as a p ­
po in ted , an d  th e  e s ta te  w ill be  closed a t  
th e  ex p ira tio n  o f tw e n ty  days.

Feb . 5—In  th e  m a tte r  of C larence  C. 
P u rch a se , b a n k ru p t, G rand  R ap ids, th e  
final m ee tin g  of c red ito rs  w as  held th is  
day . T he  tru s te e ’s final rep o rt, show ing  
to ta l re ce ip ts  of $76.80, d isb u rsem e n ts  of 
$2.70 and  a  ba lance  on h an d  of $74.10, 
w as  app roved  an d  allow ed. I t  a p p ea rin g  
th a t  th e re  w ere  n o t sufficient a s s e ts  to  
p ay  th e  a d m in is tra tio n  expenses  in full, 
no d iv idend  w as dec lared  fo r  g en e ra l 
c red ito rs . T he  b a lan ce  on h an d  w as th e n  
o rdered  d is tr ib u te d  fo r th e  a d m in is tra tio n  
expenses  of th is  e s ta te .

Feb. 7—In  th e  m a tte r  of D enis  M c­
G ra th , b a n k ru p t, G rand  R apids, a n  o rd e r 
h a s  been  m ade calling  a  spec ia l m ee tin g  
of c red ito rs  fo r F eb . 19, a t  w h ich  m e e t­
in g  th e  final re p o r t  of th e  tru s te e  will 
be considered  an d  a  second d iv idend  d e ­
c la red  and  o rde red  pa id  to  g e n e ra l c re d ­
ito rs  h e re in . (T he  am o u n t of th e  d iv i­
dend c an  n o t a s  y e t be d e te rm in ed .)

In  th e  m a tte r  of th e  H allock  A d v e r­
tis in g  A gency, b a n k ru p t, G rand  R apids, 
a n  o rd e r h a s  been  m ade  calling  th e  final 
m ee tin g  of c re d ito rs  fo r  Feb . 20, a t  w hich  
tim e  a  final d iv idend w ill be o rdered  paid  
to  g en era l c re d ito rs  here in .

In  th e  m a tte r  o f th e  P e e rle ss  Mfg. Co., 
b a n k ru p t, H olland, th e  firs t m ee tin g  of 
c red ito rs  h a s  been  called  fo r F eb . 19.

In  th e  m a tte r  of P h illip  R. E aglesfleld , 
b a n k ru p t, G rand  R ap ids, th e  ad jo u rn ed  
firs t m e e tin g  of c re d ito rs  w as  held  th is  
day . T h e re  h av e  been  fo rm al ob jec tions 
filed by  M iss M arg are t P a rs o n s  to  th e  
c la im  of E lizab e th  E aglesfleld , and  a t  th is  
tim e  a  h e a r in g  on th e  c la im  a n d  ob jec­
tio n s  th e re to  w as held. W . D. B ry a n t 
w as  ap p o in ted  tru s te e  a n d  h is  bond fixed 
a t  $2,000. A p p ra isers  w ere  app o in ted  w ho 
w ill in v en to ry  th e  s to ck  of m o to r cycles 
a t  a n  ea rly  da te .

Feb. 9—G eorge R, Pe lton , M uskegon, 
h a s  filed a  v o lu n ta ry  p e titio n  in b a n k ­
ru p tcy . A d ju d ica tio n  h a s  been  m ade  and  
th e  m a tte r  re fe rred  to  R eferee  Corw in. 
T h e  schedu les of th e  b a n k ru p t show  
liab ilities  a m o u n tin g  to  $514.15 an d  no 
a sse ts . Fo llow ing  is  a  l is t  of th e  c re d ­
ito rs  of th e  b a n k ru p t:
J . J .  W ern e tte , G rand  R ap ids  ........ $60.00
A ndrew  A hlberg , G rand  R ap id s  -----20.40
M en te r C lo th ing  Co., G rand  R ap id s  29.00

J. R asen b erg er , G rand  R ap id s  . . . .  63.00 
U. B. A, H o sp ita l, G rand  R ap ids . .  25.00
J . K olehouse, G rand  R ap ids  ................  22.00
W m . De Y oung, G rand  R ap ids  ___  8.50
Dr. U rk h a rt, G rand  R ap ids ................  53.00
H. D em m ink, G rand  R ap id s  .................  8.00
Dr. A. B. T hom pson, G rand  R ap id s  30.00
Dr. S evensm a, G rand  R ap ids  .............  9.00
Dr. G ervers, G rand  R ap ids .................  6.00
T. R. D onovan, G rand  R ap ids ------- 26.50
W in eg ar F u rn itu re  Co., G rand  R ap ids  8.04 
M cK enna & H erm an , A tty s , G rand

R ap id s  .................................................... 25.00
P ran g e  Jew e lry  Co.. G rand  R ap id s  11.00
G a rre tt  H asp er, M uskegon ..................  11.50
Boleo & V an d erw a te r, M uskegon 67.21 
G ro m b ach er & M ajor, G rand  R ap ids 2.50
Dr. McCoy, G rand  R ap ids ................  10.00
L ange  T ra n s fe r  Co., M uskegon -------18.50

$514.15
’ F eb . 10— C harles P . S herm an , M uske­
gon H e igh ts , h a s  filed a  p e titio n  in  b a n k ­
ru p tcy . A d ju d ica tio n  h a s  b een  m ade  an d  
th e  m a tte r  re fe rred  to  R eferee  Corwin. 
T he  schedu les o f th e  b a n k ru p t re v ea l th e  
liab ilities  to  be $3,711.30 an d  th e  a sse ts  
$480.16, w hich  includes n o tes  an d  ho u se ­
hold goods am o u n tin g  to  $255, w hich  is 
c la im ed  a s  e x em p t by th e  b a n k ru p t. T he 
firs t m ee tin g  of c re d ito rs  in  th is  m a tte r  
h a s  been  called  fo r Feb . 26. Follow ing 
is a  lis t of th e  c red ito rs  lis ted  by th e
b a n k ru p t:

Secu red  C red ito rs .
Ju d so n  G rocer C om pany, G rand

R ap id s  .............................................. $761.06
G. R. D ry  Goods Co., G rand

R ap ids ................................................ 674.12
R indge, K alm bach , Logie Co.,

G rand  R ap ids .................................  269.57
N a tio n a l G rocer Co., C adillac  . . . .  289.81 
G. R. Shoe & R u b b er Co., G rand

R ap ids ................................................ 336.54
Id ea l C lo th ing  Co., G rand  R ap ids  222.32
D enison & Co.. C hicago .....................  17.25
A rm our & Co., C hicago ...................  97.52
H a rr is  M illing Co., M t P le a sa n t . .  164.19 
S ta n d a rd  Oil Co., G rand  R ap ids . .  84.67
W m . H o it Co., C hicago ...................  18.70
J. C rom w ell & Sons, C adillac  ........... 4.03
M ichigan H a rd w are  Co., G rand

R ap id s  ................................................ 79.44
D a rra h  M illing Co., B ig R ap ids . .  237.39
Foley  & Co., C hicago .......................  40.49
A. R. R eim er & Co., M ilw aukee . .  200.00 
W m . M cL aughlin  & Co., C hicago 31.15
L. P e rigo  Co., A llegan  .....................  33.06
M arsh a ll F ie ld , C hicago ................... 166.28

T he  above acco u n ts  w ere  conso lidated  
and  su it b ro u g h t in  C ircu it C ourt, and  
ju d g m en t ren d e red  fo r th e  sum  of a p ­
p ro x im ate ly  $3,728.59. B an k ru p t’s  goods 
and  c h a tte ls  w ere  sold u n d er execu tion  
an d  b a n k ru p t c red ited  on th e se  acco u n ts  
w ith  $750, leav in g  b a lan ce  due o f $2,978.59.

L undon  Olson, C adillac .......................$ 36.35
W eb b e r A sh w o rth  Co., C adillac  . .  56.00
M orley B ros., S ag inaw  .....................  105.00
M ich igan  C ig a r Co., B ig  R ap ids  . .  50.00
Y andenberg  C igar Co., G rand

R ap id s  ................................................ 40.00
N ick  T ervengo, M t. P le a sa n t ......... 15.00
O. F . W oodw ard , Leroy, N . Y ..........  34.75
S ag in aw  B eef Co., S ag inaw  ..........  21.01
R. M. B ielby, L ak e  C ity  ..................... 13.00
L ake  C ity  H a rd w are  Co., L ake

C ity  ...................................................... 13.00
M issaukee  T elephone Co., L ak e

C ity  ......................................................  8.85
A rd is  B ros.. L ak e  C ity .......................  45.00
D oudna  & A bbot, L ak e  C ity  ........... 24.50
J . F . D oudna, L ak e  C ity  ...................  12.25
F red  E . Rose, L ak e  C ity  ...................  35.00
C. F . O stran d er , L ak e  C ity  ........... 10.00
O rw eld A cty lene Co., C hicago ____ 165.00
C. A. A ndrees, S ag inaw  ...................  49.00
C. A. A ndrees, Sag inaw  ...................  49.00

In  th e  m a tte r  of G ain  W . B angs, b a n k ­
ru p t, Lowell, th e  re fe ree  h a s  th is  day  
filed h is  .find ings and  en te red  a n  o rd e r 
on th e  p e titio n  of th e  tru s te e , a sk in g  fo r 
a n  o rd e r d ire c tin g  th e  Ju d so n  G rocer 
C om pany to  acco u n t fo r th e  p roceeds u n ­
d e r a  c h a t te l  m ortgage  foreclosed by  it  
ju s t  p rio r to  b an k ru p tcy . T he G rocer 
C om pany p u rch ased  th e  m ortgage  of $250 
from  one W illiam  Pullen . A t th e  tim e  
of th e  p u rch ase  B angs w as ow ing th e  
G rocer C om pany a  considerab le  sum  fo r 
goods sold him . T he  G rocer C om pany 
c a rrie d  th e  m o rtg ag e  fo r a  n u m b er of 
y e a rs  an d  fo r n e a r ly  tw o  y e a rs  did n o t 
file renew al affidav its, a s  req u ired  by law . 
I t  th e n  renew ed  th e  m ortgage  and  fo re ­
closed im m edia te ly . In  th e  m ean tim e  th e  
G rocery  C om pany took  an  a ss ig n m e n t of 
th e  b a n k ru p t’s exem ptions. T he  s tock  
on th e  fo rec lo su re  sale  b ro u g h t $700 and  
acco u n ts  receivab le  had  been collected 
a m o u n tin g  to  a b o u t $150. T he  re feree , 
in h is  opinion, decides th a t  th e  m ortgage , 
h av in g  been renew ed  before  b a n k ru p tcy  
an d  fo rec lo su re  h av in g  been  ta k e n , is 
good to  th e  face  of th e  m o rtg ag e  o r 
$250 an d  th a t  th e  G rocer C om pany also 
have  a  valid  c la im  to  th e  b a n k ru p t’s e x ­
em ptions  o f $250. T he  opinion fu r th e r  
d e te rm in es  th a t  th e  b a lan ce  received  from  
th e  sa le  an d  th e  acco u n ts  receivab le  
m u s t be su rren d e red  by  th e  G rocer Com ­
p an y  to  th e  tru s te e  fo r  th e  benefit of 
c red ito rs  a n d  th a t  th e  tru s te e  is en titled  
to  all th e  b a lan ce  of th e  acco u n ts  r e ­
ceivable.

In  th e  m a tte r  of th e  A m erican  A u to ­
m obile Supply  Co., b a n k ru p t, G rand  R a p ­
ids, a n  o rd e r h a s  been  m ade calling  a  
m ee ting  on an  o ffer received  fo r th e  
a s s e ts  of th is  e s ta te . Said a s s e ts  a re  
a p p ra ised  a t  $1,263.85 an d  a n  o ffer h a s  
been  received  from  th e  M ichigan T ire

Co., o f G rand  R apids, in  th e  sum  of 
$1,000 fo r  a ll th e  s tock  an d  fix tu res, n o t 
includ ing  th e  tir e s  now  in  th e  h a n d s  of 
th e  tru s te e  an d  w hich  a re  c la im ed  to  
belong to  th e  A lliance T ire  Co. T he  re tu rn  
d ay  of such  o rd e r is  F eb . 23.

In  th e  m a tte r  of J o h n  T . Robles, b a n k ­
ru p t, G rand  R apids, th e  firs t m ee tin g  of 
c red ito rs  h a s  been held an d  i t  ap p ea rin g  
th a t  th e re  a re  no a s s e ts  in  th is  e s ta te , 
no tru s te e  w as appo in ted . T he  e s ta te  
will, the re fo re , be closed a t  th e  e x p ira ­
tion  of tw e n ty  days.

In  th e  m a tte r  of A lbert O ltm an. b a n k ­
ru p t, G rand  R apids, th e  firs t m eeting_ of 
c red ito rs  h a s  b een  held  an d  i t  a p p ea rin g  
th a t  th e re  a re  no  a s s e ts  in th is  e s ta te , 
no tru s te e  w as ap po in ted  an d  th e  e s ta te  
w ill be  closed a t  th e  end  of tw e n ty  days.

Feb . 12—In  th e  m a tte r  of C h arle s  A. 
M osher, b a n k ru p t, M uskegon, a  h e a rin g  
w as he ld  to -d a y  on a n  o ffer fo r  th e  sale  
of th e  a sse ts . T he  h ig h e s t o ffer received  
w as  th a t  of E . D. C ollar $160, w hich  offer 
w as  accep ted  an d  a n  o rd e r w ill be  m ade 
confirm ing  th e  sale.

Over Coffee and Cigars.
Three commercial travelers, meet­

ing at a hotel one winter evening, had 
a hearty supper together. Supper 
over, the three found some difficulty 
in allotting their respective shares in 
the bill, but one of them at length cut 
short the dispute by proposing that 
whoever had the “oldest name" among 
them should go free, the expenses be­
ing halved by the other two.

This amendment being promptly ac­
cepted, No. 1 produced a card inscrib­
ed “Richard Eve,” which No. 2 trump­
ed with “Adam Brown.” Then No. 
3, a portly veteran with humorous 
gray eyes, laid down his card with the 
quiet confidence of a great general 
making a decisive movement, and re­
marked with a chuckle:

“I don’t much think you’ll beat this 
’un,» gents.”

And he was right, for the name was 
“Mr. B. Ginning.”

Barney -

Why is it that so many dealers who come in are now 

talking about collections? Is it true that all store­

keepers are trying to collect their bills more promptly?

Yes, Barney, the smart ones are.

W o r d e n  Q r o c e r  C o m p a n y

GRAND RAPIDS—KALAMAZOO

THE PROMPT SHIPPERS
Barney Langeler haa worked in 

tbia institution coatinuonaly for 
over forty-five yeara.
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SAND LAND FARMING.
The Tradesman is in receipt of a 

copy of the Sand Farmer, publishea 
in Muskegon, in which it is stated 
that every acre of sand land in Mich­
igan can be made to produce crops at 
a profit.

W ith this statem ent the Tradesman 
takes issue. While the bulk of the 
light soil land can be brought to a 
proper condition of tilth by the use 
of right methods, yet the Tradesman 
can produce irrefutable evidence that 
there are some types of light soil land 
in Northern Michigan which will 
never, under any kind of treatm ent or 
system of farming extant, produce 
paying crops.

If the Sand Farm er will pardon us 
for saying so, we think it makes the 
mistake of over emphasizing this 
whole question of our light soil land. 
The name. Sand Farmer, is a mis­
nomer and the whole agitation con­
ducted by it has created the impres­
sion in the minds of many people in 
the Southern part of our own State 
and in contiguous states, that nearly 
all the lands we have in Northern 
Michigan come under the head of 
what it is pleased to designate as 
Sand Land, while the truth is the 
hardwood soils predominate.

Except in cases where the parties 
concerned wish to engage in growing 
beef, pork or mutton on large areas, 
the Tradesman always recommends 
the hardwood lands to the new set­
tler.

The Tradesman has yet to find a 
single instance of any of the hundreds 
of people brought into W estern Mich­
igan by Mr. Swigert or others who 
have been selling the jack pine land 
almost exclusively who have made 
more than a bare living and those 
who have been able to do even this 
are few and far between. Most of 
them fail and go away or have to be 
sent away by the county, cursing 
Michigan. This is the saddest and 
most discouraging feature encounter­
ed in the work of developing N orth­
ern Michigan and is a most serious 
handicap to its success.

The Michigan Agricultural College, 
not long ago, deeded back to the Pub­
lic Domain Commission the eighty 
acres of light soil at Grayling on 
which the College experts have tried 
faithfully for years to farm at a profit.

If these men, with their scientific 
knowledge of soils and farming and 
with all the facilities of the M. A. C. 
at their beck and call, have failed ut­
terly, how can a comparatively ig­
norant farmer from Indiana, Ohio or 
Illinois, possessed of little means, or 
a city man from Chicago, hope to suc­
ceed?

The Tradesman has never been 
conclusively shown by facts and fig­
ures that a single paying crop was 
ever raised on a sand farm.

The Tradesman is heartily in favor 
of a soil survey for Northern Michi­
gan, combined with an agricultural 
survey, such as was made not long 
ago in Wisconsin and which Dr. R. 
C. Allen, our State Geologist, has 
outlined for Michigan. A soil survey 
of this kind, honestly made and con­
ducted, will furnish the W estern 
Michigan Development Bureau and 
the other development bureaus in 
Michigan a greatly needed tool with 
which to work, for let it once become 
generally known that this kind of au­
thentic information is readily avail­
able and that the State of Michigan 
is prepared to instruct and protect 
the new comer, and our task of set­
tling up the undeveloped lands of 
W estern Michigan will be made much 
easier and our work rendered more 
successful.

W ithout in the least doubting the 
sincerity or ability or impugning the 
motives of the Sand Farm er in any 
way, it is in order to enquire what 
is to be gained by all this hubbub 
about sand land and sand farming, 
when we have so many thousands of 
acres of good land in Northern Mich­
igan on which the new comer has a 
hundred to one better chance of suc­
ceeding?

BEFORE THE WAR.
The war between the United States 

and Germany—existing for the present 
only among the possibilities—is seem­
ingly regarded by most of our people as 
a curiosity. That is not strange in view 
of the fact that the two parties cannot 
readily get at each other. Certainly we 
should have to do considerable hunting 
to find anybody to kill. The Germans 
who live in this country do not belong 
to Germany but to us. and there is every 
evidence that most of them will be just 
as loyal to the United States as the rest 
of us. The potential war, however, is 
working much good among our people, 
not the least of which is the hastening 
of those measures for strengthening the 
army and navy that were decided on 
long ago. We may expect any moment 
an incident that will put to the test the 
readiness of one or the other branch of 
the service.

In respect to the production and dis­
tribution of merchandise the record is 
about the same as heretofore, barring 
obstructions by cold weather and imper­
fect transportation. Rail traffic appears 
to be 10 to 25 per cent, greater than last 
year at this time, which is a remarkably 
good situation in view of the increase 
last year over the figures for 1915. As 
the destruction of vessels by submarines 
goes on at as great a rate as ever and 
as many vessels are held in port, an 
aggravation of the freight blockade at 
terminal points is to be expected. There

is possible reason to expect that certain 
devices that have been experimented on 
will defeat the submarine campaign a 
little later on.

Volume of trade in this country as in­
dicated by bank clearings fell off a little 
last month, but it was only 6 per cent, 
below the high record, made in Decem­
ber, 1916. The aggregate was 27 per 
cent, greater than for January, 1916. The 
development of trade has reached the 
point where the clearings are gaining 
more rapidly outside New York City 
than in that metropolis. New York de­
creased 10 per cent, from the December 
total last month, while there was a gain 
of 1 per cent, outside that city. Last 
week New York gained 8 per cent, while 
outside that city there was an increase 
of nearly 26 per cent The cause of the 
change is found in the decrease in stock 
speculation.

With the country waiting for the 
“overt act” that will precipitate war be­
tween the United States and Germany, 
with considerable doubt as to what the 
chief executive would regard as such 
an act, with vessels held in port for fear 
of submarines and with ports of neutrals 
on the other side of the Atlantic closed, 
there is little opportunity for the com­
merce created by the war to distinguish 
itself, and unless a change comes in the 
immediate future, we must expect an 
appreciable repression of American busi­
ness. Great Britain waits, rather than 
acts, if one may judge from superficial 
evidence, although her statesmen assert 
that steps are being taken which will 
give complete relief from the submarine 
nuisance. The Germans are said to have 
moved funds on a large scale from this 
country to South American points, par­
ticularly Buenos Aires. If they succeed 
in military and naval operations, it will 
not be merely a question of German 
money but German soldiers and German 
arms at vantage points in South Amer­
ica.

PROTECT THE PUBLIC.
It affords the Tradesman much sat­

isfaction to present on page 17 o f  
this week’s edition the full text of a 
bill which has been prepared by the 
Michigan Retail Clothiers’ Associatiou 
for cons:deration of the present ses­
sion of the Legislature. The bill is 
so fair that few could take exception 
thereto. If enacted—and enforced— 
it will effectually eliminate the re­
peated closing out sales which are 
conducted by mercantile fakers and 
sharks and prove to be a protection 
to the public which suffers severely 
from the operat’ons of men who have 
no regard for the dignity of the mer­
cantile calling.

A Pennsylvania woman has won $3,- 
600 with a dollar watch, but not at any 
fair or by taking a chance. Her hus­
band was killed in a colliery. He fell 
dead while at work, and the widow 
claimed that he came in contact with a 
live wire and was electrocuted. There 
were no witnesses to the accident, but 
the widow proved her contention by her 
husband’s dollar watch, which was 
scorched black on the back and was 
electrically charged. A jury considered 
the watch sufficient evidence and award­
ed the widow $3,600 for her husband’s 
death.

W ITH MALICE TOWARD NONE.
The American people stand upon 

the verge of a terrible adventure. Five 
times has this land and its people 
gone down into the shadowy valley 
of war and trodden in suffering and 
in fortitude its bitter ways. Unless 
a miracle happens, once more we shall 
find our feet set upon that pitiless 
path.

As we face this stern reality, two 
questions loom before us:

W hy must we do this thing?
And how?
The first question we should an­

swer with our minds and hearts as 
we cast the die. The other we shall 
answer with our deeds as we go for­
ward our appointed way. W hat an­
swers do we make?

God knows we have been slow of 
entrance to this quarrel. We have 
been patient until patience seemed 
to have lost all show to virtue. We 
have suffered brutal affront after 
brutal affront. We have added to 
patience long suffering, to long suf­
fering forbearance, to forbearance 
self abnegation. But our every ef­
fort has been in vain.

It was no single invasion of our 
rights, no isolated assault upon our 
honor that brought us to this dread 
decision. It is not even the cumu­
lating series of wrongs to our Nation­
al self that is forcing us from the 
paths of peace. The truth is deeper 
than this and more portentous.

There is abroad in the world a ma­
lignant and menacing spirit that 
would not let us be. We have sought 
with full sincerity to hold aloof from 
the conflict this spirit waged against 
our neighbors in the world. W e have 
tried, and tried again, to hold the 
balance even between the contestants 
in this titanic struggle. But the evil 
spirit that possesses the leaders of 
the German Empire would not suf­
fer it to be. Driven by desperation 
and proud wilfulness it so threatened 
civilization’s very foundations that 
we had no choice but to end the 
friendly relations which have contin­
ued for one hundred and forty years.

If Germany wills tha t we shall 
fight, fight we must. Heavy hearted, 
for that we know the price that we 
must pay, but mighty spirited, for 
that we know the pricelessness of 
what we fight for, we shall give our 
hearts and our hands to this cause.

If Germany will not recant we shall 
endure to the end. We shall strike 
hands with those who for two years 
and a half have poured out their 
blood and treasure in this great cause. 
We shall give everything tha t we have 
and are that the right may prevail. 
We shall enter upon this terrible ad­
venture with malice toward none, but 
with an overwhelming hatred of the 
ruthless and merciless spirit of evil 
that possesses those we are called 
upon to fight. God willing, we shall 
not hold our hand until that demoniac 
spirit is exorcised from the world.— 
Independent.

The average man knows how to do 
another man’s work better than he 
knows how to do his own.

If you think you are beaten, you 
are. It takes courage to win.
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Bay City Plans for Kalamazoo Con­

vention.
Bay City, Feb. 12—The Grocers and 

Butchers’ Association of Bay City, at 
their last meeting elected the follow­
ing delegates to the State convention 
at Kalamazoo: C. C. Schultz, chair­
man, William McMorris, M. L. De­
bats, Fred Kuhlow, J. H. Primeau, 
John M. Staudacher, E. W. Funnell, 
Thomas Jean, Charles H. Schmidt, 
Trum an Miller, Charles Denton, 
Theodore Lankey, George A. Fuller, 
Frank Schultz, O. N ordstrom and 
Adolph Blanchard.

J. H. Primeau, chairman of the In ­
surance Committee, made a good re­
port on insurance. Mr. Primeau stat­
ed that all prospects look very fav­
orable and that his committee will 
make a final report at the conven­
tion. William M cM orr’s, chairman 
of the W ays and Means Committee, 
stated that his committee would make 
a good report and that the outlook 
for the ensuing year is very favor­
able for the Association. The com­
mittee on Bay City’s first pure food 
show made their final report, which 
showed that it was a grand success 
and they are going to make it an 
annual event.

M. L. Debats has another feather 
in his hat. He has been elected Presi­
dent of the Bay City Hospital. The 
boys say they could not have selected 
a better man than M. L. for the office.

William McMorris will enter the 
race for Mayor of Bay City the com­
ing spring and we believe he will be 
the ideal man for the posit:on.

Bay city delegates will leave for Kal­
amazoo on the Mich'gan Central, 
Tuesday morning and will take their 
full delegation with them. Charles 
H. Schmidt, the Bay City composer, 
will have his usual songs which will 
help to liven up the bunch. The fav­
orite is entitled, “We all like celery.”

The American Soc-'ety for the Con­
trol of Cancer, a body of the very 
highest character and authority, has 
issued a circular which we regard as 
one of the most im portant that have 
come from any health organization in 
a long time. The occasion of the cir­
cular is furnished by the address de­
livered by A rthur Hunter, President 
of the Actuarial Society of America 
and actuary of the New York Life 
Insurance Company, at the recent 
meetihg of the Association of Life 
Insurance Presidents, on the question, 
“Is Cancer either Contagious or 
H ereditary?” Mr. H unter’s conclu­
sion, based on a searching study of 
what seems like an adequate number 
of instances, is that there is every 
reason to believe that it is neither. 
The Cancer Society, in its circular, 
says that “previous statistical investi­
gation among human beings has fail­
ed to establish the inheritance of can­
cer, and Mr. H unter’s study merely 
adds to the mass of evidence against 
heredity as a causative factor.” On 
the subject of contagion, the Society’s 
statem ent is even more emphatic. 
Here the evidence is not only statisti­
cal, but also directly experiential, 
since “after countless operations there 
is no case recorded in which a surgeon 
or nurse has acquired cancer from the 
treatm ent of or attendance upon any 
patient suffering from this d :sease.” 
We trust tha t the purport of the So­
ciety’s circular will become generally 
known throughout the country, and 
have the effect which it is intended 
to attain—the removal, from the 
minds of those having friends or rela­
tives afflicted with cancer, of all fear 
of its transmission either by descent 
or by contact.

“M ich igan ’s Leading Insurance Com pany”
FORTY-NINTH ANNUAL STA1 EMENT

OF T H E  OLD

Michigan Mutual Life 
Insurance Company

OF D ET R O IT
Michigan Mutual Life Building 150 Jefferson Avenue

For the Year Ending December 31st, 1916

ASSETS
Cash on deposit in banks ................................................................................ $ 271 745.97
First mortgage loans on real e s t a t e ..............................................................  10 236.182.14
Real Estate (H om e Office building) ...........................................................  100 000.00
Loans to policy holders secured by r e se r v e s ............................................ 1,898,998.35
Bonds, cash v a lu e ................................................................................................  25,000.00
Loans on collateral ............................................................................................  1,800.00
Interest due and a c c r u e d ..................................................................................  176 212.50
N et outstanding and deferred premiums secured by r e se r v e s ............ 146,266.14
Due from other companies ..............................................................................  2,805.83

LIABILITIES
Reserve fund, including disability benefits (computed by the

Michigan Insurance Department) .....................................................
Premiums, interest and rents paid in a d v a n c e .....................................
Installment policy claims not yet d u e .......................................................
A ll other policy claims ...................................................................................
Reserved for taxes and other items payable in 1 9 1 7 .........................
Surplus fund .......................................................................................................

$12,859,010.93

$11,504,937.21
32,832.64
29,364.04
70,791.11
38,828.86

1,182,257.07

$12,859,010.93
Insurance written in Michigan during 1916 ...................... ..................$ 3,977,60000
Total amount of insurance in force December 31, J9J6 ....................  58,289,878.37
During the year 1916 the Company
Paid death claims amounting to .............................................................. 586,489.14
Paid to liv ing policy h o ld e r s ...........................................................................  676,556.05

Total amount paid to policy holders in one year ................................ $ 1,263,045.19
Total amount paid to policy holders since the organization of

the Company ......... ....................................................................................$27,317,495.34
Total amount paid to policy holders since organization plus the

amount now held for their b e n e fit ....................................................... $38,822,432.55

A record of actual results which speaks for itself.
Attention is invited to the high character of the assets of the Michigan Mutual, which is unsur­

passed by any Insurance Company in the United States.
All the policies written by the Michigan Mutual are approved by the Commissioner of Insurance 

of Michigan; all its policies contain the Standard Provisions required by the laws of the States in 
which it operates, and all the obligations of its policy contracts are guaranteed and secured by 
carefully invested assets of over $12,850,000.00, including a surplus fund of over $1,180,000.00.

The definite policy contracts issued by this Company appeal to all who are looking for absolute 
protection and investment in life insurance at the lowest rates permitted by the standard and legal­
ized tables of mortality.

The Michigan Mutual Has Some Lucrative Field 
Positions Open for Men of Integrity and Ability

O. R. L O O K E R ,  President J. J. M O O N E Y ,  T h ird  V ice -P re sident and Supt. A gen ts
A. F. M O O R E , Secretary W . B. M A R S H U T Z ,  Supe rv iso r of A gencies fo r M ich igan

H. Z. W A R D , General A gent
Michigan Trust Bldg. Grand Rapids, Michigan
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Some Big Possibilities in Children’s 
Shoes.

W ritte n  fo r th e  T rad esm an .
In a great number of family shoe 

stores, as well as in a considerable 
number of the larger shoe stores car­
rying general lines of footwear, I have 
often noticed that the children’s de­
partm ent seems to lag behind. Some 
dealers are frank to confess that the 
children's end of the game doesn’t ap­
peal to them. Some of them acknowl­
edge that they know less about chil­
dren's shoes than any other class of 
footwear. O thers explain their lack 
of interest by confessing that their 
children’s department yields less in 
proportion to the amount invested 
than any other department of the 
store. Still others claim that they 
have experienced difficulty in connect­
ing up with houses putting out reliable 
lines, and so their faith in the chil­
dren’s proposition has had real, rather 
than imaginary, jolts.

These and other considerations lead 
me to believe a brief discussion of the 
possibilities in children’s shoes will 
be appreciated by readers of the 
Tradesman.

Under the head of Children’s Shoes 
rightly belong so-called misses or 
growing girls’ shoes and shoes for big 
boys, that is, boys from 12 to 15 or 16 
years of age. Unless the boy of 17 and 
upwards, has no exceptionally small 
foot (as in a case of retarded develop­
ment), he is ready, or at all events 
he. generally thinks he is ready, to be 
promoted to the men’s department. 
The correctly-made shoe for the grow­
ing girl resembles a woman’s shoe in 
many ways, but there are certain im­
portant differences. I t’s a heavier, 
stronger shoe, with a lower heel; and. 
if it’s made right, it's made with a 
view to service, although of course 
it may and should appeal to the eye. 
and carry certain style-features. It 
logically belongs in the children’:- 
department. And so with all staple, 
special anjl occasional-wear types of 
shoes for younger lads and growing 
boys up to, and somewhat beyond, the 
middle of the so-called teen-age peri­
od. It simplifies m atters and makes 
for a more systematic and orderly 
arrangem ent to put all this stock in 
your children’s department.

Better Shoes for Children.
Many a conscientious and hard- 

plodding shoe dealer has incurred a 
peeve on this whole children's shoe 
proposition because somebody has un­
loaded junk on him under the guise 
of juvenile footwear. It was made 
up like shoes, looked like shoes, and 
smelt like leather, but it wasn’t; it 
was plain junk. Naturally the inevita­
ble hue and cry from disappointed 
customers would develop the peeve.

‘ I t’s an easy thing to skin a child's 
shoe. The vamps and tops can be cut 
from the flimsiest and most insub­
stantial skins, and the soles can be 
made out of culls (or leatherboard or 
paper), and the cheapest of trimmings 
can be used; so that the total intrin­
sic material-cost of the shoe is away 
down (and it’s actual value even 
farther down; and tha t’s the kind of 
a product that used to be turned out 
in much larger quantities than is the 
case to-day. It was a cheap shoe. It 
was built deliberately on inexpensive 
lines. It was planned to make and 
market something that could be pass­
ed on to the consumer at the least 
possible outlay.

It is easy enough to prove an alibi 
by saying, “Well, tha t’s the sort of a 
shoe parents called for and insisted 
on having; the price they were will­
ing to pay wouldn’t permit of any­
thing else.” And there is an element 
of truth in this contention: but back 
of it there is a lot of bad merchandis­
ing policy. Far better those old- 
fashioned calfskin or split leather 
juvenile shoes of halcyon memory, 
those hefty, cloddy, doped-in-grease 
affairs that little people used to wear. 
They didn't cost much, but they were 
long on service. At all events, they 
held up under severe-wear tests.

I think it is playing it safe to make 
it a rule always in a child’s shoe to 
sell a certain fixed minimum of value. 
And in every line of our children’s 
shoes we ought to make sure that this 
standard of value is present. Children 
are notoriously hard on shoes. The 
child takes about eight or ten steps 
to a ,g row n  person’s one, and their 
little shoes must slide on concrete 
and incur many a kick and skuff. 
Shoes for school and every-day wear 
especially ought to be built primarily 
for service. Incidentally style and 
good looks may (and should) come 
in, but only incidentally. First of all 
make sure of the value. Be in a po­
sition to say confidentally to the par­
ent that such and such a shoe, at such 
and such a price, contains such and 
such a value. Tell them it’s presence 
isn’t problematic, it’s actually there. 
You know it, for you know the house 
that puts it o u t; and moreover, you’ve 
tried out the shoe.

Now this thing of value implies 
both material and workmanship; and 
that, of course, involves cost. Good

First Hand Values 

Give First Hand 

Results

/  >■

9 -  v  CO., *
GRAND RAPIDJ 

5  HOE / f
Now what do you and we mean by results— 

PROFITS of course. That's what we are both 
in business for.

We’ve built our success on giving the pub­
lic first hand shoe values, and so can you.

Our interests are mutual. We have the 
good shoes and you the demand.

Let’s work together.

Rindge, Kalmbach, Logie Company
Grand Rapids, Mich.
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There is Money for You in the 
Sale of

The Bertsch Shoe Line
The sale of one or two pair will not make you rich— 

not that.

But if you are handling a LINE of known qualifications— 
a line that is going to give your customer more for his money 
in QUALITY and SERVICE than he gets from other similar 
lines— you are making your profit, and at the same time you 
make a friend— one who will stay by you and who will bring 
HIS friends to YOU.

7he BER1SCH SHOE LINE is THE LINE that will make 
you friends.

It has built into it those qualities that will give the 
ADDED SERVICE and SATISFACTION.

Every pair made by us is built that way.

The people in your community know and believe in the 
BERTSCH SHOE

Because
THEY WEAR LIKE IRON

HEROLD-BERTSCH SHOE CO.
Manufacturers of Serviceable Footwear GRAND RAPIDS, MICH.



F e b ru a ry  14, 1917 M I C H I G A N  T R A D E S M A N 11

shoes for little people come higher 
than cheap ones. In the so-called 
popular-priced shoes for little people 
it is possible to find lines that carry 
certain bona fide values proportionate 
to the cost. A cheap child’s shoe is 
not necessarily an ill-fitting, poor- 
wearing article.

But the retail shoe dealer owes it 
to his trade to lead them up to the 
notion of better values in children’s 
shoes. The wear-tests are actually 
much harder than those imposed upon 
adult footwear, why shouldn’t this 
required excess service be provided 
for? And if so, why shouldn’t the 
parent be willing to pay for it? L it­
tle, growing feet ought to be provid­
ed with the very best footwear that 
can be had within certain reasonable 
price-limits. In the past parents have 
exercised a false conception of econo­
my. They have cut down the allow­
ance for juvenile footwear expendi­
tures to an unreasonable point. When 
a father or a mother balks on paying- 
two and a half dollars for a pair of 
shoes for little Johnnie, age i), resort 
to a little constructive salesmanship. 
Tell them a story (real or imaginary) 
of a father who thought his little boy 
was wearing out too many shoes, and 
who begrudged the cost of his little 
footwear; and how, one day, he hap­
pened to see a bright little fellow 
about his boy’s age wearing an iron- 
brace on his poor, little twisted, un­
developed foot. His limp was so piti­
ful it touched this father’s heart. 
And, all at once it occured to him, 
how thankful he ought to be that his 
own little fellow' could run and skip 
and jump and slide on concrete and 
wear out shoes—and after that he 
didn’t mind the price at all, but de­
manded the very best they had in 
stock.

Sizing Up the Lines.
I heard a shoe dealer tell this in­

teresting story. “One time a good 
friend of mine—a veteran of the 
road, a man who had been selling 
shoes for forty years, and who knew 
more about children’s shoes than any 
man I ever knew—said to me: ‘Tom, 
your children’s department is sort o’ 
run-down-at-the-heel, why don’t you 
build it up?’

“ ‘Build it up?’ I repeated, T wish 1 
could. But I don’t seem to be able 
to get on with it. Somehow the prop­
osition doesn’t appeal to me. I guess 
it’s because I don’t know much about 
children’s shoes, or just don’t like to 
sell them. Anyhow I turn that de­
partm ent over entirely to somebody 
else.’

“And there’s where you miss it!” 
cut in his salesman-friend.

“ ‘Maybe so,’ agreed the dealer, ‘but

what shall I do. Say, I wish you 
world start me, and start me right.’ 

“All right,” agreed his veteran- 
friend, “I’ll do it. Now you begin by 
doing what I tell you to do. And 
this is what I want you to do first; 
Go through your children’s depart­
ment and pick out a sample of every 
line you’ve got in stock. Attach a 
size-sheet to each sample showing 
what you’ve got in that line; and then 
we’ll put these samples in a little cor­
ner and look ’em over.’ ’’

“And do you know,” continued the 
shoe dealer, “that exhibit was a revel­
ation. Right away I saw what had to 
be done, but he helped me out with 
further suggestions. Well, to make a 
long story short, we cut out about 
three-fourths of the lines, and selected 
certain ones carrying complementary 
features. You understand what I 
mean by ‘complementary features?’ 
One line carries length, and another 
width,—for different-shaped feet. 
And we cleaned up the odds and ends 
and sized up on certain lines and put 
in two or three other ones, and we 
had that department going differently. 
But the secret of the innovations we 
started, and the cause of the new' 
and unprecedented success that came 
to me as a result of the same, all 
dates back to that initial stock-analy­
sis.” Cid McKay.

A sk about o u r w ay
B A R L O W  BROS. G rand Rapids. M ich.

UNI L ATERITE 
MASTIC

FLOOR
COVERING

A K ubber-like top dressing  for new  or 
old floors. A sk  fo r sam ple.

FR A N K  L. DYKEM A & CO.
201 Shepard Bldg. Grand Rapids, Michigan

Home of the 
Pleasing

Dornbos
Cigars

Rouge Rex Shoes

Let a man—a working man—see them and he will want to handle 
them. When he has felt the tough upper stock, noted the quality of 
sole and examined closely the way they are made, he will want to try 
them on. Then when he realizes how good they feel on his feet, he 
won't want to take them off.

And they’re sold. The profits are yours.
Solid comfort and good service will bring him back for another 

pair, and his neighbor with him.
Drop us a card today—now—and we will have our salesman call 

with samples.

HIRTH-KRAUSE COMPANY
Hide to Shoe

Tanners and Shoe Manufacturers

G r a n d  Ra p i d s ,  M i c h i g a n

C ut th is ou t and mail to

Michigan Shoe Dealers’ Mutual Fire Insurance Co.
Home Office, Fremont, Mich.

OUR RESPONSIBILITY over $1,400,000 ORGANIZED in 1912

D ate..................... 1917
..............hereby make application for $ ...................... on stock of boots,
shoes, rubbers and findings, and rubber, leather and composition goods 
usually kept for sale in a wholesale, retail, or jobbing shoe store, or 
such goods if carried in general store. $ ..................... on shoe store ma­
chinery, furniture and fixtures, to commence from .........................................
Our present board rate per thousand is ..................in your Company to
be 25% less, and 5% additional discount if paid in thirty days from date
of policy; All while contained in th e ......................... s to ry ......................
building, situated at street No............... L o t.............B lo ck ...............City or
town o f .............................................State of Michigan.

(Sign he re )...............................................................................
All losses promptly adjusted by our Secretary or Special Agent.

SPECIAL MACHINERY
We have excellent facilities for building special machinery to blue 

prints and specifications. Engineering advice and assistance in perfecting 
details is a part of the service we render if needed. Confidential handling 
of designs for patent or involving trade secrets.

Experimental machines that have become the foundation of some of 
Grand Rapids' greatest industries were built in our shops. We cordially in­
vite correspondence or conference regarding special work or quantity pro­
duction.

Adolph Leitelt Iron Works
213 Erie Street Grand Rapids, Michigan
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Irresponsible. prosperity and the ultimate emergence
\ \  hile it would be foolish to mini- of America from this crisis, strength- 

mize the crisis through which this ened and better, is the fact that this
country is now passing with the Nation is the possessor of more than
strong probability of war staring it one-third of the gold supply of the 
in the face, there is a silver lining to entire world and is in a financial situ-
the cloud behind which the sun is ation to stand any strain which may
still shining. In other words, there be placed upon. I t is capable of self
are two sides to the question. support if every avenue of import

There are many factors of encour- were sealed up. Fully 90 per cent, of 
agement to general business, one of American industry is in an oversold 
which is the calmness of the people: condition. The country’s industrial 
the abiding faith in the triumph of organization is running smoothly, 
the right based upon a firmer founda- with average efficiency greater than it 
tion than the human will. This spirit was a year ago. and many large in- 
of true Americanism is reflected in the dustries are no longer dependent upon 
attitude of the Government and foreign orders as a means of provid- 
mades for a continuance of business ing large dividends, but have banked 
activity and but slightly interrupted domestic business to ensure running 
prosperity. to capac:ty for several months to

The growth of the Nation has come. Even with this reiteration,
reached a stage where it increases in big business is making adequate
volume from its own momentum and preparations for the readjustm ent
with good crops—which are at pres- which must take place after the war.
ent in prospect—the material prosper- There is now an export balance in our
ity of the country is assured. favor of $3,089,000,000, breaking all

O ur own demands are sufficient to records. Postal savings have increas- 
keep industrial activity at a normal ed more than 50 per cent, during the 
pitch and there is every indication year and savings throughout the 
that this very crisis will increase country have been greatly strength- 
demands to an extent that will greatly ened-
exceed normal conditions. To create At all times caution should be ex- 
and maintain this desirable situation ercised in the delegation of power 
it is necessary for bankers and other and especially so with regard to the 
business men, who are the real lead- Federal Reserve Board. I t would be 
ers of public thought, to have confi- well for Congress to keep a tight rein 
dence in themselves and their asso- on this irresponsible institution and 
dates; to eliminate the enervating Michigan bankers should see to it 
and destroying element of fear from their influence is used toward that 
their minds. end.

This does not mean recklessness in For many years the United States 
commitments, but does mean pro- has put up with a defective banking 
gressive conservatism. I t is possible and currency system solely because 
this article may be criticised for gen- its people hesitated to invest any in- 
eralities, but an analysis of present stitution, private or semi-public, with 
conditions and public sentiment will the great power attaching to the con- 
show that this line of thought is nec- trol of the money of the country. Re- 
essary for two purposes. One is to cently doubts have been multiplying 
prevent business hysteria and the oth- as to the wisdom of allowing a crea- 
er is the strengthening of those who ture of the Government like the Fed- 
lack the education and business in- eral Reserve Board to practically 
formation possessed by our business usurp the functions of the Govern- 
men. I t is our duty to impart, so ment itself, as it did recently, in un- 
far as is consistent with the facts, a dertaking to pronounce upon the 
feeling of confidence to the masses: credit of friendly nations, 
to those so busily engaged in earning While the Federal Reserve law was 
their bread and butter they have no under discussion in Congress the 
time to acquire detailed and extensive point was frequently raised that the 
information. This is a responsibility proposed institution would not long 
placed upon the banker, the merchant be content to operate under the re- 
and the manufacturer by reason of strictions imposed upon it as a safe- 
the position they occupy. I t is a guard and wrould persistently seek to 
duty to those whose confidence has obtain more and more latitude and 
enabled the banker to build up a busi- more and more power and would not 
ness. It is a duty to those who are be satisfied until it had the entire fi- 
dependent upon the manufacturer nancial resources of the country un- 
and whose labor contribute to the der its control.
success of his business. Its reconj so far has shown the

Another factor w arranting confi- truth of the contentions then made

G RAND RAPIDS N A TIO N A L CITY BANK  
C I T Y  T R U S T  & S A V I N G S  B A N K

ASSOCIATED

CAMPAU SQUARE

The convenient banks for out of town people. Located a t the very center of the city. Handy 
to  the street cars—the interurbans—the hotels—the shopping district.

On account of our location—our large transit facilities—our safe deposit vau lts and our 
complete service covering the entire field of banking, our institutions must be the ultimate choice 
of out of town bankers and individuals.

Combined Capital and Surplus....................................... $ 1,778,766.00
Com bined T o ta l D eposits................................................  8,577,800.06
C om bined T o ta l R eso u rce s ............................................. 11,503306.00

G R A N D  R A P I D S  N A T I O N A L  C I T Y  B A N K  
C I T Y  T R U S T  & S A V I N G S  B A N K

ASSOCIATED

Let Us Serve You
Being an Executor is this C om ­

pany’s business. It is far better qual­
ified by business experience and 

training, for the m anagem ent of 

Estates, than an individual can be. 

It is financially responsible and has a 

continuous existence so there can be 

no interruption or confusion  in  han­
dling Estates.

Send for blank form of Will and booklet 
on Descent and Distribution of Property.

The Michigan Trust Co.
OF GRAND RAPIDS
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in the issuance of the “warning” 
which injuriously affected the float- 
ign of a foreign loan. In the line of 
such attitude it recently sought—but 
was, fortunately, denied—the author­
ity to contract credits in every F ed­
eral district for a period of thirty days, 
in which time it might destroy any 
bank or group of banks in the reserve 
district. The m atter came before the 
Banking and Currency Committee of 
the National House of Representa­
tives a t W ashington, to which body 
the Federal Reserve Board had sub­
mitted and recommended a number 
of amendments to the Federal Re­
serve Bank act. The amendment in 
question was intended upon its face, 
as stated, to authorize the Board to 
increase the reserve requirements in 
any one district for a period of thirty 
days on an affirmative vote of five 
members of the board, provided such 
action and the reasons therefor were 
reported to Congress in writing.

In the opin:on of those who listen­
ed to the Reserve Board plea, “While 
the ostensible object was to give the 
Board power to require concentration 
of reserves in any one district to 
meet an expected emergency, the 
practical working out of the amend­
ment would be to give the board a 
tremendous and arbitrary power” over 
the institution or institutions affected. 
In the opinion of the bankers who 
opposed the amendment, it would, if 
it became law, place individual banks 
or groups of banks subject to the 
body’s action completely at the mercy 
of the Federal Reserve Board. This 
has not been the only instance the 
Federal Reserve Board has tried to 
break down the restrict’ons placed 
upon its operations by the law creat­
ing it. .I t has shown a dictatorial 
spirit in its interpretation and admin­
istration of the law and it is good 
opinion that in several instances the 
Board has attempted to assume legis­
lative powers in its rulings.

A recent “ruling” shows a spirit 
of evasion of law which does not set 
well upon a body of such National 
importance as the Federal Reserve 
Board. I t was, in effect, a nullifica­
tion of the Clayton law. It was to the 
effect that interlocking bank direc­
torates can be in reality perpetuated 
by the banks creating “advisory com­
mittees.” I t does not seem in accord 
with high ideals and gives reason for 
extra caut'on in committing to the 
Board arbitrary powers of any kind.

The subject of the “Blue Sky Law” 
in Michigan should not be dropped 
because the United States has declar­
ed it constitutional. The ills of which 
investment bankers justly complain 
still exist, and very probably not 
through any intentional fault of the 
Securities Commission. It would 
seem that an amendment or amend­
ments to the law could be passed re-

moving some of its defects, without 
weakening the protective features of 
the statute. There should be, as be­
fore stated, a commission appointed 
which could be constantly on the 
job, thus obviating the annoying and 
expensive delays in passing upon se­
curities submitted for approval.

Paul Leake.

New Counterfeit Five-Dollar Bill in 
Circulation.

Discovery of a new $5 note on the 
New York Federal Reserve Bank was 
announced recently by the Treasury 
Department. The official description 
is as follows:

“New counterfeit $5 Federal reserve 
note on the Federal Reserve Bank of 
New York, check letter B, plate num­
ber indistinct—looks like 25, bears 
purported signatures of W. G. Mc- 
Adoo, Secretary of the Treasury; 
John Burke, Treasurer of the United 
States, and portrait of Lincoln. This 
counterfeit is printed from lithograph­
ic plates on fair quality paper, red 
and blue ink lines being used to imi­
tate silk fiber. The number of the 
specimen at hand is B7929174A. 
Most of the printing on this note is 
too heavy, and the fine lines—par­
ticularly of the lathe work—cannot 
be traced. It is a fairly deceptive 
counterfeit.”

Harry Lauder’s “Thrift.”
Behave towards your purse as you 

would to your best friend.
View the reckless money spender 

as a criminal, and shun his company.
Dress neatly, not lavishly. A bank 

pays a higher rate of interest than 
your back.

Don’t throw away your crusts; eat 
them. They are as strengthening as 
beef.

I t is more exhilarating to feel 
money in your pocket than beer in 
your stomach.

You can sleep better after a hard 
day’s work than after a day’s idleness.

Always get good value from trades­
men. They watch to get good money 
from you.

There is as much pleasure in read­
ing a good bank-book as a novel.

Wisconsin May Regulate Trading 
Stamp Methods.

The regulation of trading stamps 
was provided by a bill introduced 
in the W isconsin State Assembly last 
week. The bill would replace the reg­
ulation of the business under the 
State Banking Departm ent and pro­
vides that every trading stamp or cou­
pon issued shall have printed upon it 
either its redemption value in mer­
chandise or its redemption value in 
cash. The measure also calls for a 
license face and certain financial re­
quirements.

I t ’s no use in trying to convince 
a mule that he is stubborn.

Veit Manufacturing Co.
M anufacturer of

Bank, Library, Office and Public Building Furniture 
Cabinet Work, High Grade Trim, Store Furniture 

Bronze Work, Marble & Tile
Holland, Michigan

LOGAN & BRYAN
STOCKS, BONDS and GRAIN

G rand Rapids, Office 
305 GODFREY BUILDING 

Citizens 5235 Bell Main 235

Members
New York Stock Exchange 
Boston Stock Exchange 
Chicago Stock Exchange 
New York Cotton Exchange 
New York Coffee Exchange 
New York Produce Exchange 
New Orleans Cotton Exchange 
Chicago Board of Trade 
Minneapolis Chamber of Commerce 
Winnipeg Grain Exchange 
Kansas C ity Board of Trade

Private wires coast to coast 
Correspondence solicited

Kent State Bank
Main Office Fountain St.

Facing Monroe
Grand Rapids, Mich.

Capital ■ $500,000
Surplus and Profits - $500,000

Resources
9 Million Dollars

3 k  Per Gent.

Paid on Certificates

Largest State and Savings Bank 
in W estern Michigan

OFFICE OU I FITTERS
LOOSE LEAF SPECIALISTS

237-239 Pearl St. 'icir ibe brldic Grud Ripide, Mlcb.

A OLD
N A T I O N A L

BANK

k

V
G R A N D  R A P I D S  M I C H .

177 MONROE AVE.

Complete 
Banking Service

Travelers' Cheques 
Letters of Credit 
Foreign Drafts 

Safety Deposit Vaults 
Savings Department 

Commercial Department

Our 3^  Per Cent
Savings Certificates are a 

desirable investment

T H E BANK W HERE YOU FEEL AT HOM E

d̂ apips^ avingŝ ank!;
W E  W IL L  A P P R E C IA T E  Y O U R  A C C O U N T

TR Y  U S I

THE PREFERRED LIFE INSURANCE CO.
Of America offers

OLD LINE INSURANCE AT LOWEST NET COST 
What are you worth to your family? Let us protect you for that sum.

THE PREFERRED LIFE INSURANCE CO. of America, Grand Rapids, Mich.

Fourth National Bank
United States Depositary

Savings Deposits

Commercial Deposits

3
Per Cent Intereat Paid on 

Savinga Deposita 
Compounded Semi-Annually

3lA
Per Cent Intereat Paid on 
Certificatea of Deposit 

Left One Year

Capital Stock and Surplua

$580,000

W M . H . A N D ER SO N . Preaident 
L . Z. C A UK IN . Caahier

JO H N  W . B L O D G ET T, Vice Preaident 
J . C . BISHOP, Aaaiatant Caahier
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Three Pressing Needs Which Con* 
front the Country.

Detroit, Feb. 12—By the President’s 
act the position of America has been 
changed from that of a spectator of 
the world crisis to that of a partici­
pant. W hether the severance of 
diplomatic relations with Germany 
shall lead to war or no, the neutrality 
of the Government has in prinicple 
been abandoned, and the moral forces 
of this country definitely enrolled on 
the side of the Allies.

To those who. like the writer, had 
hoped that it might be possible for 
this country to continue the peace­
ful policy for which President Wilson 
has so long and so persistently striven, 
this definite mark of failure brings a 
very real regret. No man who real­
izes what American neutrality has 
meant to millions of sufferers in every 
one of the warring countries can con­
template its end without a sinking of 
the heart.

But with this sorrow there comes 
also a solemn joy that at last the 
sense of isolation and remoteness 
which has characterized our att tude 
as a Nation is at an end. and we too 
are to bear pur part as participants 
in this unparalleled crisis of humani­
ty: that from this time forth the re­
proach that while others have been 
dying we have been content to grow 
rich on the proceeds of the’r sacrifice 
will lose its force. To us at last the 
call has come, in tones no less in­
sistent because' long delayed, to mobil­
ize our forces as a . Nation for tne 
world war.

W hether this call shall prove a 
blessing or a curse will depend upon 
the spirit in which it is met. If our 
answer to the German challenge be a 
surrender to the forces of militarism 
—by which I mean the acceptance of 
the principle that a moral cris's like 
the present can be dealt with in terms 
of force alone—our last state will be 
worse than the first. But if it mean 
for us, as it has meant for the more 
enlightened spirits in the countries 
which are at war. a recall from the su­
perficial interests of ease and pleasure 
and gain, in which we have thus far 
been so largely engrossed, to the vital 
concerns on which the welfare of the 
race depends, it will be worth all that 
it shall cost.

Three pressing needs confront the 
country to-day, which must be at­
tended to if our moral mobilization is 
to be complete. First, the intelligent 
and systematic readjustm ent of the 
present relation between capital and 
labor, to the end that intelligent co- 
operat’on based upon the cordial rec­
ognition by labor of capital’s right to 
be heard on equal terms in the matters 
that concern human life shall replace 
the present system of industrial mili­
tarism. Secondly, the re-thinking of 
the conception of preparedness so as to 
add to provision for the war, which 
will be temporary-, preparation for the 
peace, which will be permanent. 
Thirdly, the cultivation of such a 
spirit of trust and good-will toward 
men of other nations, including those 
who we believe have wronged us, as 
shall translate our Chr:stian creed in 
the brotherhood of man from a form 
of words to a working faith, and so 
give solid grounds for our hope in the 
possibility of a better social order 
than that which now exists. A de­
mocratized industry, an ideal of cit-

izensh'p that shall fit in fact as well 
as in theory for the tasks of peace, a 
religion which shall be Christian in 
deed as well as in name—these are 
our supreme needs to-day.

It is for us who believe with Presi­
dent Wilson that the ideals of Ameri­
can democracy are practicable ideals, 
to see to it that in the more clamorous 
call for money and for men, which 
will presently make itself heard, these 
more fundamental needs of the spirit 
be not forgotten. I t is for us, so far 
as in each of us lies, to do our part to 
translate the Nation’s mood of solemn 
responsibility into action that shall 
be wise, far-sighted, patriotic and last­
ing. Wm. Adams Brown.

Drew the Line on Embalming Fluid.
Port Huron, Feb. 12—Among the 

social events of the season was a 
unique extemporaneous little party, 
held aboard the P. M. train, East 
bound, from M arlette to Brown City, 
last W ednesday evening, which lasted 
from early dusk until midnight and in­
cluded all passengers and the crew. 
Invitations were extended to all, from 
the moment information was • obtain­
ed that the track was blocked by a 
freight which was both snowbound 
and off the track, with just enough of 
each end over the bill to make it 
impossible to go either ahead or back 
in order to rerail. The banquet to 
all the hungry began just as quickly 
as it was learned that all were hungry. 
O. G. Prettym an, representing W. R. 
Roach & Company, started the ball 
rolling when he opened all his can­
ned samples, mcluding Red Kidney 
beans; Pride of Michigan raspberries: 
H art brand cherries and many of the 
choice brands of fruits put up by this 
firm at Hart. Admiral Sigsbee, rep­
resenting the National Biscuit Com­
pany. out of Detroit, was no less a 
hero in the eyes of the fam'ned. when 
he produced many fresh biscuits and 
numerous styles of cookies and 
graham crackers. W. R. Setchfield, 
representing the Pierce Candy Co., 
of Flint, was more especially hand­
some in the eyes of the ladies with his 
excellent assortm ent of candies and 
after dinner mints. The gentleman 
who provided the sard:nes and also 
the one who passed the apples were 
equally as considerate, but they were 
among the ones who returned to Mar­
lette and their names could not be ob­
tained under the circumstances. There 
was nothing to drink except water or 
the alternative of eating snow, so one 
jovial old fellow, a civil war veteran, 
who seemed to be at the height of 
his glory in telling of his experiences 
during his successful efforts during 
the dry campaign, called the attention 
to the thirsty to the fact that one fel­
low traveler who sat up ahead and 
had fallen to sleep after eating his 
fill, had some red pop in his grip 
and had not offered his samples as 
did the remainder of the char'table 
representatives of commerce. Upon 
investigation the sleepy head proved 
to be Dr. G. W. Ferguson, and the red 
pon was a bottle of Champion em­
balming fluid. It is said that the doc­
tor. the grip and the bottle were left 
unmolested. Is it any wonder that 
he snrled in his sleep over his con­
fident safety?

Nothing flatters a fool so much as 
asking his advice.

W hile at A uto Show
See Largest Stock in West Michigan

USED AUTOS
Runabouts $65—$350 Touring Gars $150 and up 

What have you to trade? Easy terms.
DWIGHT’S USED AUTO EXCHANGE

230 Ionia Ave. N.W. (only 2 blocks from show) Grand Rapids, Mich.

DENBY TRUCKS
Will be exhibited at the

Grand Rapids Auto Show
by the

Haynes Company
of Grand Rapids

572-576 Division Ave. So. Both Phones 1427

We Are Offering

High Grade Investment
Yielding Over 6^%

Tax Exempt in Michigan 

Write for Circular A-4

H o w e  S n o w  C o r k ig a n  & B e r t l e s
I N V E S T M E N T  B A N K E R S  

„ .(A N D  R A P ID S S A V IN G S  BANK BLDG. G R A N D  R A PID S.M IC H IG A N .

The only way in which you can 

be assured that your property 

will be distributed as you per­
sonally desire is by having your 

wiil drawn and a responsible 

executor named to carry out its 
provisions.

This Trust Company is especial­

ly chartered by the State to act 
as executor under will

Ask for booklet on

“Descent and Distribution of Property” 
and Blank Form of Will

ItRand Rapids Trust rnMPAHY
M ANAGED BY M EN YOU K N O W  

OTTAWA AT FOUNTAIN. BOTH PHONES 4391
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Bankruptcy Proceedings in South­
western Michigan.

St. Jo sep h , Feb. 3—In  th e  m a tte r  of 
H en ry  K e p h art, P h ilip  K e p h a r t and  
H en ry  K e p h ar t & Son, a  c o p artn e rsh ip , 
b a n k ru p t d ru g g is t, of B errien  Springs, an  
o rd e r w as  en te red  calling  th e  firs t m e e t­
ing  of c re d ito rs  a t  S t. Jo seph , F eb . 13, 
fo r th e  pu rpose  of p rov ing  c la im s, th e  
e lection  of a  tru s te e , th e  ex am in atio n  of 
th e  b a n k ru p t and  th e  tra n s a c tio n  of such  
o th e r  b u sin ess  a s  m ay  p roperly  com e b e ­
fo re  th e  m eeting . T he  rece iv er filed a  
p e titio n  w ith  th e  D is tr ic t Ju d g e  for 
a u th o r ity  to  sell th e  a s s e ts  of th e  b a n k ­
ru p t e s ta te  p rio r to  th e  e lection  of a  
tru s te e  an d  th e  o rd e r w as g ra n te d  by 
th e  Ju dge. T he a s s e ts  w ill be so ld  a t  
th e  s to re  in B errien  Springs on th e  a f te r ­
noon of th e  firs t c red ito rs  m eeting .

Feb . 5—In th e  m a tte r  of Adolph Speyer 
b a n k ru p t, of K alam azoo , th e  final m e e t­
in g  of c red ito rs  w as held a t  th e  re fe re e 's  
office an d  th e  t ru s te e ’s  final re p o rt and  
acco u n t app roved  a n d  allow ed. A final 
d iv idend  of 12 1-10 p e r cen t, w as  d e ­
c la red  an d  o rd e red  paid. C erta in  e x ­
penses  of a d m in is tra tio n  w as a llow ed and  
o rdered  paid . T he  tru s te e  w as au th o rized  
n o t to  in te rp o se  ob jec tions  to  th e  b a n k ­
ru p t’s d ischarge . C red ito rs  h av in g  been 
d irec ted  to  show  cau se  w hy  a  certifica te  
shou ld  n o t be m ade  recom m end ing  th e  
b a n k ru p t’s d isch a rg e  an d  no cau se  h a v ­
ing  been show n, i t  w as  de te rm in ed  th a t  
such  fav o rab le  ce r tif ic a te  be m ade. T he 
final o rd e r of d is tr ib u tio n  w as en te red  
a n d  th e  m ee tin g  a d jo u rn ed  w ith o u t day.

Feb. 6— Lydon D. Allen, a  m ilk d is ­
tr ib u te r  of K alam azoo , filed a  v o lu n ta ry  
p e titio n  and  th e  m a tte r , in th e  absence  
of th e  d is tr ic t  judge, w as  re fe rred  to  
R eferee  B anyon, w ho en te red  an  o rd e r 
a d ju d ic a tin g  th e  p e titio n e r b an k ru p t. T he 
schedu les disclose no a s s e ts  above th e  
s ta tu tq ry  ex em ptions  and  th e  follow ing
c red ito rs :
G lenn B. K en t, K alam azoo .............. $ 6.50
D a iry m an  M ilk Co., K alam azoo  . .  17.76
G eorge E. L ittle , K alam azoo  ........... 9.95
F r a n k  Sherw ood, K alam azoo  ........... 6.00
E d w ard  & C ham berla in  Co.,

K alam azoo  .......................................  1.00
A. H. B a rb e r  C ream ery . K alam azoo  7.50
W illis  V isler, K alam azoo  ................. 6.50
C h arle s  W. A ckley, K alam azoo  . . . .  6.90
G lenh R anney , K alam azoo  ............... 67.14
U n ited  G arag e  & M achine Co.,

K alam azoo  ...............   155.00
E d w a rd  S tevens, K alam azoo  ........... 21.15
A rm s tro n g  & Veley, K alam azoo  . .  122.23
C h arle s  Jen k in s , K alam azoo  ......... 30.00
A de lbert I. H olland, C hicago ........... 250.00

$667.57
Feb. 7—In  th e  m a tte r  of th e  W hitcom b  

H o te l & M ineral B ath s , a  co rpo ra tion , 
b a n k ru p t, of St. Joseph , th e  final m e e t - . 
in g  o f c re d ito rs  w as  held a t  th e  re fe re e ’s 
office an d  th e  tru s te e ’s final re p o rt and  
acco u n t ap roved  an d  allow ed. A final 
d iv idend  of 6V* p e r cen t, w as  declared  
and  o rde red  paid  to  all un secu red  c red i­
to rs . C e r ta in  a d m in is tra tio n  expenses 
w ere  a llow ed and  o rdered  paid . T he 
tru s te e  w as au th o rized  no t to  in te rpose  
ob ie^ tions  to  th e  b a n k ru p t’s  d ischarge . 
C red ito rs  h a v in g  been  d irec ted  to  show  
cause  w hy  a  certific a te  should n o t be 
m ade recom m end ing  th e  b a n k ru p t’s d is ­
ch a rg e  an d  no cau se  h av in g  been  show n, 
it  w as  de te rm in ed  th a t  su ch  favo rab le  
c e r tif ic a te  be  m ade. T he  final d iv idend 
l is t of c re d ito rs  w as  filed and  th e  final 
o rd e r of d is tr ib u tio n  en tered , w hereupon  
th e  m ee tin g  ad jo u rn ed  w ith o u t day.

Feb. 8—L ucius W . B aker, engaged  in 
th e  ph o to g rap h  bu s in ess  a t  O tsego, filed 
a  v o lu n ta ry  p e titio n  an d  th e  m a tte r , in 
th e  ab sen ce  o f th e  d is tr ic t  judge, w as 
re fe rred  to  R eferee  B anyon, w ho en te red  
a n  o rd e r of ad ju d ica tio n . T h ere  a re  no 
a s s e ts  above th e  b a n k ru p t’s exem ptions 
an d  th e  fo llo w in g .c red ito rs :
V a lo ris  M. H a r t ,  W arre n , Ohio $2,500.09
S. R. B orn. D elta , Ohio ................... 10.00
A lb ert G u th rie , D elta , Ohio ........  35.00
A lvin  E . W ilson , O tsego ................. 20.00
G rand  R ap id s  L abel C o m p a n y ----- 13.00
Sw eet, W allach  & Co., C hicago . .  16.47
E a rle  L. P e te rs , Toledo ................... 40.00

$2,643.57
Feb.. 9—In  th e  m a tte r  of H e rb e r t O. 

B ra n t, do ing  bu s in ess  a s  th e  B ra n t M otor 
Cycle Co., B en ton  H a rb o r, th e  final m e e t­
in g  of c red ito rs  w as  held  a t  th e  re fe re e ’s 
office and  th e  t ru s te e ’s final re p o rt and  
accoun t, show ing  to ta l  re ce ip ts  of $36.16 
and  no d isb u rsem en ts , w as  app roved  and  
allow ed. T h e re  n o t b e in g  suffic ient funds  
to  p ay  th e  a c tu a l a d m in is tra tio n  expenses, 
i t  w as  de te rm in ed  th a t  no d iv idends 
could be  declared  to  c red ito rs . T he t r u s ­
te e  w as a u th o rized  n o t to  in te rp o se  ob­
je c tio n s  to  th e  b a n k ru p t’s d ischarge . 
C red ito rs  h a v in g  been d irec ted  to  show  
cau se  w hy  a  certific a te  should n o t be 
m ade recom m end ing  th e  b a n k ru p t’s  d is ­
ch a rg e  an d  no  cau se  h av in g  been  show n, 
it  w as  d e te rm in ed  th a t  no such  certifica te  
be m ade. T h e  final o rd e r of d is trib u tio n  
w as en te re d  an d  th e  m ee tin g  ad jo u rn ed  
w ith o u t day.

Feb. 10—M yrton  W . N elson, a  sa le s ­
m an  of K alam azoo , filed a  v o lu n ta ry  p e ­
ti tio n  and , in  absence  of th e  d is tr ic t 
judge , th e  m a tte r  w as re fe rred  to  R ef­
eree  B anyon , w ho  e n te re d  th e  o rd e r of 
ad ju d ica tio n . T h e re  a re  no a s s e ts  above 
th e  s ta tu to ry  ex em ptions  a n d  th e  follow ­
in g  are scheduled as creditors:

F ir s t  N a tio n a l B ank . K alam azoo  $500.00 
W illiam  Bros., C hicago .....................  189.00

$689.00

The W. B. Chalmers Co. has been 
organized to engage in a general con­
struction, contracting and building 
business with an authorized capital 
stock of $10,000, of which amount 
$5,000 has been subscribed and $1,000 
paid in in cash.

The Metal Office Furniture Co. has 
increased its capital stock from $75,- 
000 to $100,000.

Neal Institute
Under N ew  Management 

534 W ealthy St., S. E.
The (3) Day Cure for 

DRINK HABIT

Drug Habit Cured
All treatments given under a

Positive Guarantee
At Your Home or at 

Our Institute
Grand Rapids, Michigan

P erry  M iller C ity Phone 5572
M anager Bell M 1692

Horse Shoe Tires
(Wrapped Tread System)

5.000 Miles

National Speedway Tires
5.000 Miles

Pullman Tires
3,500 Miles

Red and Gray Inner Tubes, Au­
tomobile Shawls and Robes, Bat­
teries, Spark Plugs and a full line 
of Automobile Accessories.

Brown & Sehler Co.
Distributors for Michigan 

Grand Rapids Michigan

We will have a Representative Display 
a t the Michigan Retail Hardware Asso­
ciation Convention Exhibit a t Detroit 
February 13-16.

CITZ . PH O N E  9968

Phelps Auto Sales
Distributing Agents

for the

Kin» and Apperson Cars 
Hollier 8 and 6

Michigan St. and Bond Ave., N. W. Grand Rapids, Michigan

SHOW VISITORS
Ask for

Demonstration
of the

Gem Light Delivery
Grand Rapids Own Car

Call Citz. 7645-Bell Main 2849 

Also ask us about stock in this local concern

Deuel & Sawall
405-6-7 Murray Bldg.

Grand Rapids :: Michigan

Michigan Bankers & Merchants’ 
Mutual Fire Insurance Co.

Fremont, Michigan
We are organized under the laws of Michigan and our officers and 

directors include the best merchants, bankers and business men of 
Fremont.

We write mercantile risks and store buildings occupied by our 
policy holders at 25 per cent, less than the board rate established by 
the Michigan Inspection Bureau.

If you are interested in saving one-third of your expenditure for 
fire insurance, write us for particulars.

Wm. N. Sent, Secretary.

BELL M. 2450

Co.
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DRY GOODS» 1  I 
FkNCYGOODS^» NOTION^

Urges Retailers to Desist From Plac­
ing Orders Now,

E. L. Howe, Executive Secretary 
of the National Retail Dry Goods 
Association, contends that the retail 
merchants are being constantly urged 
to buy their goods now at high prices 
for use in the fall of 1917, and are 
being told that if they .do not buy 
now they will get left.

Mr. Howe contends that in their 
effort to get the merchants to buy at 
a high figure now the middlemen have 
gone so far as to resort to trckery 
to obtain orders. He says that more 
merchants are deciding daily to curb 
the placing of orders, realizing that 
if they do not do so they will have a 
lot of stock on their hands which 
they cannot sell.

Mr. Howe, replying to the state­
ments of several manufacturers op­
posing his statement that prices in 
many lines were inflated and that it 
was time for a show-down, firmly up­
holds his statement which we publish 
below. “My statement is the reflec­
tion of the attitude of many mer­
chants,” he said, “and it is up to the 
manufacturers to convince the retail­
er and his buyer that his prices are 
not inflated.”

Many merchants, among them the 
largest in the country, are feeling 
that it is time we had a “show-down” 
with reference to present market 
prices on dry goods, etc.

Stocks in retail hands, in a ma­
jority of cases, are larger than usual. 
In addition, a great proport:on of the 
increased volume of sales of retail 
stores is attributed to advanced sell­
ing prices rather than to any marked 
increase in the quantity of merchan­
dise being moved.

Throughout this entire past year 
buyers have been importuned to “buy.” 
“buy,” or “get left.” Orders have 
been solic’ted for future deliveries 
far in advance of the custom of the 
past with admonition that such ac­
tion was necessary to obtain deliv­
eries. Prices have advanced by leaps 
and bounds, and it has been a pretty 

*cool, level-headed buyer that has been 
able to maintain his poise under the 
pressure that has come from so many 
selling sources.

Many large and small merchants 
throughout the country who have 
watched this skyrockey market with 
much apprehension, have come to the 
point where they feel and insist that 
we shall have a “show-down.”

Stocks of merchandise in retail 
hands throughout the country are 
heavier than a year ago, and unless 
there is a very definite curtailment of 
future commitments, retail merchants

More and more retailers are joining 
in the movement to hold off in or­
dering for fall and spring of 1917.— 
Dry Goods.

are liable next fall to find themselves 
in a very uncomfortable posit'on.

Merchants are not disputing the 
fact that increased prices on raw ma­
terials and labor justify certain rea­
sonable advances, but they contend 
that the market has run away with 
itself and that, unless there is a defi­
nite check placed upon it, it will re­
sult in a most .unpleasant s'tuation. 
It is in such times as these when the 
buyers are being warned to “get 
aboard” or “get left,” that retail 
stocks get loaded, and if they get 
loaded now, at present prices, the 
readjusment, when it comes, will be 
a very expensive one for the retail 
merchant.

As one large merchant states:
“It is generally conceded that at 

the very much inflated values exist­
ing to-day, it is folly for retailers to 
place advance orders for the fall of 
1917.”

One merchant cited an instance, as 
an example of attempts to “boost the 
market,” where a salesman in urging 
this merchant’s buyer to place his 
future order, flashed a substantial or­
der from another merchant in the 
same town as justification for such 
action. This merchant, upon investi- 
gat'on, found that the order shown 
by the salesman was not a bonafide 
order, and had been trumped up to 
help boost the market.

There are also many lines being 
held for speculative purposes, and re­
tail merchants do not propose to be 
held up in this way.

Many of the largest, best-informed 
merchants both East and West, have 
decided to very definitely curb the 
placing of orders for the spring and 
fall of 1917. Many will hold off plac­
ing their future orders for a couple of 
months and all probably will place 
much smaller orders than customary. 
It is the intention of the merchants 
to work out from under present stock 
conditions so that when readjust­
ment comes their losses will be small­
er. It is also their intention to force 
a “show-down” of present market 
conditions, feeling that the quicker 
and more thorough this “show-down” 
the better off the country will be as a 
whole. In connection with the read­
justment of stocks when the change 
comes, many stores are setting up a 
fund to offset the loss upon their 
merchandise when this time arrives. 
One very large merchant announced 
the other day, that his company would 
pass their dividend this year to pro­
vide for this contingency. The 
danger is not so much in keeping fill­
ed in for present requirements, as it 
is in bolstering up the present highly 
inflated market by placing orders a 
long ways in advance.

Salary paid to an infant’s nurse is 
hush money.

P. F. C. 
Crochet

Cotton
The best made, 

for all purposes

Ask Your Jobber

FASHIONED HOSE

<7%e Shape that voorit 
come out in the xoash

Not stretched and pressed 
like ordinary seamless stock­
ings but actually built to a 
lasting waterproof shape by 
adding stitches to widen and 
substracting them to narrow.

Distributed by

Paul Steketee & Sons
Wholesale Dry Goods 

Grand Rapids Michigan

Bell Phone 860 Citz. Phone 2713

Lynch Bros. 
Special Sale Conductors

Expert Advertising— Expert Merchandising
28 So Ionia Ave. Grand Rapids. Mich.

1 3 9 1 4 1  Monro.* S t 
Roth Phonos

GRAND R A P ID S  MICH.

WM. D. BATT
H ID E S , W O O L,

FURS A ND  TA LLO W
2 8 -3 0  LO U IS  S T .

G R A N D  R A P ID S  M IC H IG A N

Many
Lines
In
One
Bill

B u y i n g  on this principle 
gives you v a r i e t y  without 
over stocking. It gives you 
many profits on the same in­
vestment in place of a few. It 
saves you money on freight.

O u r  monthly catalogue— 
America's Price Maker in gen­
eral merchandise—is dedicated 
to this kind of buying.

Butler Brothers
Exclusive Wholesalers of 

General Merchandise

New York Chicago 
St. Louis M inneapolis 

Dallas

D ETR O IT SERVICE
Each and every one of the 95,000 tel­

ephones in Detroit may be reached direct 
from your citizens telephone.

COPPER METALLIC T ONG 
DISTANCE CIRCUITS

connect with 240,000 telephones in 
the state

Citizens Telephone Company

4 ►

f  ^
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CLOSING OUT ,SALES.

Proposed Enactment Fathered by 
Michigan Clothiers.

A N  A C T  to prevent the  fraudu lent sale 
and adve rtisin g  fo r sale of goods, w ares 
or m erchandise, and to pun ish  the v io ­
lation thereof.
Section  1. N o person  sh a ll ad v ertise , 

re p re s e n t o r hold  o u t t h a t  a n y  sale  of 
goods, w a re s  a n d  m erch an d ise  is a n  in ­
su ran ce , b an k ru p tcy , m ortgage , inso lven t, 
a ss ig n e e ’s, e x ec u to r’s, a d m in is tra to r’s, r e ­
ce iv e r’s, rem ova l o r  c losing  o u t sale, o r 
a  sa le  of goods, w ares  and  m erch an d ise  
dam ag ed  by fire, sm oke, w a te r  o r o th e r­
w ise, u n less  he sh a ll h av e  firs t ob ta ined  
a  license to  conduct such  sale  from  th e  
C lerk  of th e  C ity, V illage o r T ow nsh ip  
in  w hich  he  p roposes to  conduct su ch  a  
sale . T he  ap p lic an t fo r su ch  a  license 
sh a ll m ake  to  su ch  c le rk  a n  ap p lica tio n  
th e re fo r  in  w ritin g  a n d  u n d e r o a th , sh o w ­
ing  a ll th e  fa c ts  in reg a rd  to  th e  in s u r­
ance, b an k ru p tcy , m ortgag ing , insolvency, 
a ss ig n m en t, a d m in is tra tio n , rece iv ersh ip  
o r rem o v a l by  reaso n  of w hich  su ch  sale  
is to  be conducted , o r in  reg a rd  to  th e  
c losing  o u t of h is  s to ck  of goods, w a re s  
o r m e rch an d ise  o r an y  p a r tic u la r  line o r 
p a r t  th e re o f  w ith  a  s ta te m e n t a s  to  th e  
re a so n  fo r  such  closing  ou t, o r in  reg a rd  
to  th e  in ju ry  cau sed  to  such  goods, 
w a re s  o r m erch an d ise  by  fire, sm oke, 
w a te r  o r o th e rw ise , an d  show ing  a ll th e  
fa c ts  in  re g a rd  to  th e  sa le  w hich  h e  p ro ­
poses  to  conduct an d  th e  p lace an d  m a n ­
n e r  of con d u ctin g  th e  sam e, includ ing  an  
in v en to ry  of th e  goods, w a re s  a n d  m e r­
ch an d ise  to  be  sold a t  such  sale  a n d  a  
s ta te m e n t,  a s  f a r  a s  possible, o f th e  
n am es of th e  p e rso n s  from  w hom  th e  
goods, w a re s  and  m erch an d ise  so to  be 
sold w ere  o b ta ined , th e  d a te  of th e  d e ­
livery  o f such  goods, w a re s  and  m e r­
ch an d ise  to  th e  person  app ly ing  fo r  th e  
license, an d  th e  place from  w hich  said  
goods, w a re s  an d  m erch an d ise  w ere  la s t 
ta k e n  and  a ll d e ta ils  n ece ssa ry  to  fu lly  
id en tify  th e  goods, w ares  an d  m erc h a n ­
dise  so to  be sold. Such ap p lica tio n  shall 
spec ify  th e  proposed period  of tim e  over 
w hich  such  sa le  sh a ll con tinue , w hich  
period  sh a ll n o t exceed th re e  m onths. 
P rov ided  a t  a n y  tim e  d u rin g  sa id  period  
of th re e  m o n th s  if i t  sh a ll be  m ade  to  
a p p e a r  upon sw orn  ap p lica tio n  to  such  
C ity, V illage o r  T ow nsh ip  C lerk th a t  a ll 
of th e  goods, w a re s  a n d  m erch an d ise  d e ­
scribed  a n d  in v en to ried  in  th e  o rig inal 
ap p lica tio n  h av e  n o t been  sold, accom ­
pan ied  by  a  s ta te m e n t  o r in v en to ry  of 
w h a t re m a in s  th e reo f, a  license  supp le ­
m en ta l to  th e  one h e re in a f te r  provided 
fo r  sh a ll be issued  by  su ch  c le rk  upon th e  
sam e  te rm s  an d  cond itions a s  sa id  o rig ­
in a l license g ra n tin g  a u th o r ity  to  con tinue  
such  sa le  fo r a  fu r th e r  period  of th re e  
m on ths . Such ap p lica tio n  shall a lso  sp ec i­
fy  w h e th e r  th e  ap p lic an t proposes to  a d ­
v e rtis e  o r  conduct such  sale  a s  a n  in s u r­
ance , b a n k ru p tcy , m ortg ag e , insolvent, 
a ss ig n ee ’s, e x ecu to r’s, a d m in is tra to r’s, 
re c e iv e r’s, rem o v a l o r  closing  o u t sale, 
o r  a  sa le  of goods, w a re s  o r  m erchand ise  
dam ag ed  by fire, sm oke, w a te r  o r o th e r­
w ise, an d  if such  a p p lic an t sh a ll show  
th a t  sa id  p roposed sa le  is of th e  c h a r­
a c te r  w h ich  th e  ap p lic an t d esires  to  con ­
d u c t an d  a d v ertise , sa id  c lerk  sh a ll issue 
a  license, upon th e  p ay m en t of th e  fee 
of tw o  do lla rs , ($2.00) th e re fo r, to  th e  
person  ap p ly in g  fo r th e  sam e, au th o riz in g  
h im  to  a d v e r tis e  and  conduct a  sa le  of 
th e  p a r tic u la r  k ind  m entioned  in th e  a p ­
p lica tion , acco rd in g  to  th e  re q u ire m e n ts  
of th is  act.

Sec. 2. E v e ry  C ity, V illage o r T ow n­
sh ip  C lerk  to  w hom  ap p lica tio n  is  m ade  
a s  p rov ided  fo r  in th e  la s t  p reced in g  sec ­
tio n  sh a ll endo rse  upon such  ap p lication  
th e  d a te  of i ts  filing, an d  shall p reserv e  
th e  sam e  a s  a  reco rd  of h is  office, an d  
sh a ll m ake  a n  a b s tr a c t  of th e  fa c ts  s e t 
fo r th  in such  app lication  in  a  book k ep t 
fo r th a t  pu rpose , p roperly  indexed, con­
ta in in g  th e  n am e  of th e  person  a sk in g  
such  license, th e  n a tu re  of th e  proposed 
sale , th e  p lace w h ere  su ch  sale  is to  be 
conducted , i ts  d u ra tio n , th e  ap p ro x im a te  
to ta l  va lue  of th e  goods, w a re s  an d  m e r­
ch an d ise  to  be  so sold and  a  g en era l 
s ta te m e n t  a s  to  w h e re  th e  sam e  cam e 
from  an d  sh a ll m ake  in  sa id  book a  n o ta ­
tio n  a s  to  th e  issu an ce  o r re fu sa l of th e  
license app lied  fo r to g e th e r  w ith  th e  d a te  
of th e  sam e; a n d  sh a ll endorse  on said  
ap p lic a tio n  th e  da te , th e  license a s  th e re ­
in  app lied  fo r  is g ra n te d  o r  refused .

Sec. 3. A ny  person  m a k in g  a  fa lse  
s ta te m e n t in  th e  ap p lica tio n  p rovided fo r 
in  th e  firs t sec tion  o f th is  a c t  sh a ll be 
deem ed  g u ilty  o f p e rju ry  an d  shall, upon 
conv ic tion  thereo f, be im prisoned  in  th e  
S ta te  p rison  fo r  n o t m ore th a n  five y ea rs .

Sec. 4. T he  license  a s  p rov ided  fo r in 
S ec tion  one of th is  a c t  sh a ll be valid  
only  fo r a  sa le  of goods, w a re s  an d  m e r­
ch an d ise  in v en to ried  and  described  in  th e  
ap p lica tio n  fo r  such  license, in  th e  m a n ­
ner, and  a t  th e  tim e  an d  place m entioned  
a n d  s e t  fo r th  in  su ch  app lication , and  
a n y  rem ova l o f such  goods, w ares  and  
m erch an d ise  so in ven to ried  a n d  described  
in  su ch  ap p lic a tio n  from  th e  p lace o f sale 
m en tioned  in  su ch  ap p lica tio n  sh a ll cause  
su ch  goods, w a re s  an d  m erch an d ise  to  
lose th e ir  id e n tity  a s  a n  in su ran ce , b a n k ­
ru p t, m ortgage , in so lv en t’s, a ss ig n ee ’s, 
e x ecu to r’s, a d m in is tra to r’s  o r re ce iv e r’s 
s to ck  o f goods, w a re s  an d  m erchand ise , 
o r  a  s to ck  of goods, w a re s  an d  mer­
chandise being removed or closed out, or

a  s to ck  of goods, w a re s  an d  m erch an d ise  
d am ag ed  by fire, sm oke o r  w a te r  o r 
o the rw ise , a n d  no license shall th e re a f te r  
be  issued  fo r th e  co n ducting  of a  sa le  of 
a n y  of such  goods, w a re s  o r m erch an d ise  
so rem oved from  th e  place se t fo r th  an d  
described  in su ch  ap p lication , u n d e r th e  
p rov isions of th is  a c t, a t  a n y  o th e r  p lace 
o r places.

See. 5. N o person  in  con tem p latio n  of 
co nducting  a n  in su ran ce , b a n k ru p t, m o rt­
gage, in so lven t, a ss ig n ee ’s, e x ecu to r’s, 
a d m in is tra to r’s, re ce iv e r’s, rem oval o r 
c losing  ou t sale, o r  a  sa le  of goods, w a re s  
o r m erchand ise , dam aged  by  fire, sm oke, 
w a te r  o r o th e rw ise  u n d e r a  license a s  
provided fo r  in  sec tion  one of th is  a c t  
sh a ll o rd e r a n y  goods, w a re s  o r m e r­
ch an d ise  fo r th e  pu rpose  of selling  a n d ' 
d isposing  of th e  sam e  a t  such  sale, an d  
a n y  u n u su a l p u rch ase s  an d  ad d itio n s  to  
th e  s to ck  of such  goods, w ares  o r  m er 
ch an d ise  w ith in  s ix ty  d ay s  p rio r  to  th e  
filing of th e  ap p lica tio n  fo r a  license  to  
conduct such  sa le  m en tioned  in sec tion  
one of th is  a c t  shall be p re su m p tiv e  ev i­
dence th a t  su ch  p u rc h a se s  an d  ad d itio n s  
to  s to ck  w ere  m ade in  co n tem p la tio n  of 
such  sale  an d  fo r th e  pu rpose  of selling  
th e  sam e  a t  su ch  sale .

Sec. 6. N o person  c a rry in g  on o r  con­
d u c tin g  a n  in su ran ce , b a n k ru p t, m o rt­
gage, in so lven t, a ss ig n e e ’s, e x ecu to r’s, 
a d m in is tra to r’s, re ce iv e r’s, rem oval o r 
closing  o u t sale, o r a  sa le  of goods, w a re s  
o r m erch an d ise  dam aged  by  fire, sm oke, 
w a te r  o r  o th e rw ise  u n d e r a  license  a s  
prov ided  fo r  in  sec tion  one o f th is  a c t , 
sh a ll d u rin g  th e  co n tin u an ce  of such  sale  
add  an y  goods, w a re s  o r m erch an d ise  to  
th e  s to ck  of goods, w a re s  o r m erch an d ise  
described  an d  inven to ried  in  h is  o rig inal 
ap p lica tio n  fo r  such  license, a n d  no 
goods, w a re s  o r m erch an d ise  shall be sold 
a t  o r  d u rin g  such  sale, ex cep tin g  th e  
goods, w a re s  o r m e rch an d ise  described  
an d  in ven to ried  in  su ch  o rig in a l a p p lic a ­
tion , an d  each  an d  every  ad d itio n  of 
goods, w a re s  o r  m e rch an d ise  to  such  
s tock  of goods, w a re s  o r m e rch an d ise  a s  
described  and  in v en to ried  in  sa id  a p p lic a ­
tion  an d  each  sale  of such  goods, w ares  
o r  m e rch an d ise  a s  w ere  n o t in ven to ried  
an d  described  in  sa id  ap p lica tio n , shall 
co n s ti tu te  a  s e p a ra te  offense u n d e r th is  
ac t.

Sec. 7.—No person  w ho h a s  ad v ertised  
and  conducted  a  closing  o u t sa le  u n d e r 
th is  a c t  sh a ll con tin u e  in th e  bu s in ess  
of selling  goods, w a re s  o r  m e rch an d ise  of 
th e  sam e  or a  s im ila r  line  o r k ind  a s  th e  
goods, w a re s  o r  m erch an d ise  described  
an d  in v en to ried  in  th e  ap p lica tio n  fo r  a  
license fo r such  sale  a s  p rov ided  in  sec ­
tio n  one of th is  a c t  a f te r  th e  close of 
such  closing  o u t sale , an d  no pe rso n  w ho  
h a s  conducted  such  a  c losing  o u t sale  
sh a ll re -e n g a g e  in th e  bu sin ess  o f selling  
goods, w a re s  o r  m erch an d ise  of th e  sam e 
o r a  s im ila r line  o r k ind  a s  th e  goods, 
w a re s  o r m erch an d ise  described  an d  in ­
ven to ried  in th e  ap p lica tio n  fo r  a  license 
fo r  such  a  sa le  a s  p rovided in  sec tion  one 
of th is  a c t, in  th e  sam e  C ity, V illage 
o r T ow nsh ip  w h ere  such  sale  is  co n d u ct­
ed, w ith in  a  period  of one y e a r  a f te r  th e  
closing  o f su ch  c losing  o u t sale .

Sec. 8. A ny  p e rson  w ho sh a ll a d v e r­
tise , re p re s en t o r hold o u t a n y  sa le  _ of 
goods, w ares  o r m e rch an d ise  to  be  a n  in ­
su ran ce , b a n k ru p t, m ortgage , inso lven t, 
a ss ig n ee ’s, e x ecu to r’s, a d m in is tra to r’s, 
re c e iv e r’s, rem ova l o r  c losing  o u t sa le , or 
a  sa le  of goods, w a re s  o r  m erch an d ise  
dam aged  by  fire, w a te r , sm oke o r o th e r­
w ise  w ith o u t h av in g  firs t com plied w ith  
th e  p rov isions of th is  act, sh a ll be deem ed 
g u ilty  of a  m isd em ean o r an d  shall, upon 
conv iction  th e reo f, be  fined in  a  su m  n o t 
less  th a n  fifty  an d  n o t m ore th a n  five 
h u n d red  dollars, o r  sh a ll be  im prisoned  
in  th e  coun ty  ja i l  fo r  n o t le ss  th a n  ten  
d ay s  an d  n o t m ore  th a n  s ix  m on ths , o r 
b o th , w ith in  th e  d iscre tio n  of th e  co u rt.

Sec. 9. A ny p e rso n  w ho  sh a ll hold, 
conduct o r c a r ry  on a n y  sale  of goods, 
w a re s  o r m e rch an d ise  a s  a n  in su ran ce , 
b an k ru p t, m ortgage , inso lven t, a ss ig n ee ’s, 
e x ecu to r’s , a d m in is tra to r’s, re ce iv e r’s, r e ­
m oval o r  c losing  o u t sale , o r a  sa le  of 
goods, w a re s  o r  m erch an d ise  d am aged  by  
fire, sm oke, w a te r  o r  o the rw ise , c o n tra ry  
to  th e  p rov isions of th is  a c t , o r w ho shall 
v io la te  a n y  o f th e  p rov isions of th is  a c t  
sh a ll be  deem ed g u ilty  of a  m isdem eanor, 
an d  shall, upon conv ic tion  th e reo f, be 
fined in  a  sum  of n o t less  th a n  fifty  
an d  n o t m ore th a n  five hu n d red  dollars, 
o r  sh a ll be  im prisoned  in  th e  co u n ty  ja il  
fo r n o t le ss  th a n  te n  d ay s  n o r m ore th a n  
six  m onths, o r bo th , w ith in  th e  d iscre tio n  
of th e  court.

Sec. 10. T h e  p rov isions of th is  a c t 
sh a ll n o t app ly  to  sh eriff’s, co n stab le ’s o r 
o th e r  public  officers, o r o th e r  c o u rt officer 
selling  goods, w a re s  o r  m e rch an d ise  in 
th e  course  of th e ir  official du ties .

A short answer turneth away 
friends.

We are manufacturers of TRIM M ED AND 
UNTRIMMED HATS for Ladies. Misses and 
Children, especially adapted to the  general 
store trade. Trial order solicited.

OORL, K N O T T  & CO., Ltd.
Corner Commerce Ave. and Iiland St. 

G ra n d  R ap id s, M ich .

Visiting Merchants
T h e Richardson Garment Com pany

of Kalamazoo
Will Hold

Open House Convention W eek
We shall consider it a genuine pleasure to let you 

see how we manufacture our line of—

Ladies* and Children’s Wash Garments 
House Dresses and Aprons 

Sport Skirts and Middies 
Sol Satin and Taffeta Dress Skirts

Men’s Auto Suits, Overalls, Shirts, Etc.
Our factory is just one short block from the State 

Armory, your Convention Headquarters, from which 
you can easily see our sign.

Make it  a point to call on us and an interesting, 
pleasant and profitable time will be yours.

T h e Richardson Garment Company
212-214-216 East Water St' Kalamazoo, Mich.

Protect Your Profits
“Lincoln Mills” Underwear, Hosiery and 

Sweaters for fall 1917 are being rapidly 
sold up.

If not covered, would advise quick action, 
as present prices will soon be withdrawn.

A card to us will bring prompt action on 
our part.

GRAND RAPIDS DRY GOODS CO.
20-22 Commerce A ve.

Exclusively Wholesale Grand Rapids, Michigan

4 >
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Shall Flattery Be One of Her Tools? 
W ritte n  fo r  th e  T rad esm an .

Every girl baby that comes into 
the world, sooner or later will be 
confronted by the matter-of-fact prob­
lem. "How am I to get what 1 want?” 
It is a big, million-sided problem. 
W hat she will want may be almost 
anything from a box of hairpins to 
a millionaire husband, or from a sum­
mer day picnic to a successful career. 
The wealthiest parents can not sup­
ply all of a daughter's desires. There 
are things her heart will fondly covet 
which she must obtain for herself or 
go without.

Forgetting what she wants there are 
placed at the disposal of each tiny 
woman certain tools or implements, 
some of which she may use with 
safety and profit, and others which, 
if she try  to wield them, will in the 
long run work havoc and bring misery. 
Alas, that fate neglects to instruct the 
baby girl as to which k nd of tool is 
which! So the little lady has much 
to learn in order to distinguish the 
two sorts clearly.

Take flattery for instance. Shall 
she regard it as forbidden and scrupu­
lously refrain from any use of it, or 
shall she consider softly cajoling 
words and smiles as legitimate wom­
anly means of accomplishing her pur­
poses? This is a question to ponder 
well.

F lattery sometimes—yes, often— 
works, and when it does, it is the 
quickest, easiest, and, seemingly at 
least, the shrewdest method of gain­
ing the end sought.

"I wish my husband were a smooth­
er talker,” said Mrs. W yatt to her 
most intimate friend. "H is absolute 
sincerity sometimes works against 
him. He won't stoop to using the 
least little bit of flattery. Dick Star 
has gotten away from him the job of 
building a bungalow for the Mans­
fields, although Mr. Mansfield the 
same as promised it to Henry months 
ago.

"You know Dick Star is full of his 
blarney. He went down to Mans­
field's one evening last week, and from 
what Mrs. Mansfield has told, he 
really must have outdone himself. For 
an hour or so he didn’t say anything 
about the building of the bungalow. 
He just talked and visited in that af­
fable, fetching way of his. He asked 
Mrs. Mansfield to play, and after she 
had rendered a selection or two he 
told her, ‘Honestly now, for, Mrs. 
Mansfield, I ’m not saying this to flat­
ter you, I ’d rather listen to your play­
ing than to .any one else’s in this 
town. There are a lot who can ra t­
tle and bang at a piano, but you get 
the real music out of the instrum ent.’

“He handled Tom ’s case just as

skillfully. As you have noticed, Tom 
Mansfield considers himself pretty 
sharp and is very proud—as indeed he 
has a right to be—of the fact that he 
has accumulated a few thousand dol­
lars. Well, Dick Star made him feel 
like Rockefeller and Carnegie com­
bined in one. Dick wished he could 
tell a sure good thing as Tom can. 
All the while Dick had been coaxing 
up little Kenneth and giving him 
chocolate creams. The child fell 
asleep in his arms. The Mansfields 
think that Ken is all there is, and 
were immensely pleased to hear Dick 
say that he is the prettiest, cutest, 
brightest, and most promising little 
boy he ever knew. Reminded him so 
much of his own boy that died be­
fore he came here.

“I can’t understand why persons as 
intelligent as the Mansfields will fall 
for anything so crude and so trans­
parent. but when Dick left, the house 
he had the signed contract for the 
bungalow, and at a price four hundred 
dollars higher than my husband’s fig­
ures. He uses inferior material and 
instructs his men to slight the work 
wherever there is a chance, but he 
gets business just by flattering people 
up. Sometimes I wish my husband 
would adopt the same tactics.”

Expert flattery is simply taking a 
human being at his or her weakest 
spot. You find the point of pride, 
whatever it may be, and then apply 
the function of excessive praise. Per­
haps no one is proof against just the 
right kind of cajolery. Certain it is 
that there are few who have not some­
time thrown judgment to the winds 
and yielded childishly to the artifice 
of the flatterer.

If there could be presented in visible 
form all that has been accomplished 
by flattery—the places gained, the 
contracts obtained, the goods sold, the 
decisions modified or reversed—one 
would be almost forced to the con­
clusion that it is an indispensable in­
strument. And if it is so potent a 
means of achieving ends in the world 
of tangible affairs, how much more ef­
fective may its use be made in the 
finer and more ethereal realm of social 
life, where moods and emotions are 
all-important. If men, endowed with 
superior physical strength and having 
all the ancient prestige of their sex, 
find excuse for resorting to flattery, 
is it not perfectly justifiable for wom­
en to employ all the gentle arts of 
blandishment at their command? Tru­
ly it would seem so.

But it is well to look at a thing 
from both sides and from all sides. 
F lattery may succeed at first and not 
continue to succeed.

Mr. Tompkins has a hardware store. 
One evening recently he was talking

WHITE HOUSE” TIME IS THE RIGHT "TIME
whether it is the Coffee or the Tea. An experience with 
either will make you glad you took it for your “ time/’

White House is Standard
Distributed at Wholesale by

Judson Grocer Go., Grand Rapids, Mich.

THE MEANING OF A MEDAL 
THE JOY OF BEING USEFUL

THE SEAMAN MEDAL

"It can be safely asserted that The 
Diamond Match Co., more than any 
one person or interest, has been re­
sponsible for the great improve­
ments made in the match industry 
during the past few years— the 
elimination of occupational disease 
from the factories and the promo­
tion of safety in the home.” Ex­
tract from Special Bulletin of the 
American Museum of Safety, an­
nouncing the presentation to The 
Diamond Match Co. of the Louis 
Livingston Seaman Gold Medal.

THE SEAMAN MEDAL

Our aim is to produce matches that are the last word in 
quality and safety;

Safe to Make— Safe to Use— Safe to Sell— and Safe to Recommend

T H E  D I A M O N D  M A T C H  C O M P A N Y

“The End of Fire Waste”

COM PLETE A PPROVED

Automatic Sprinkler Systems

Installed by

Phoenix Sprinkler & Heating Co.
Grand Rapids, Mich Estimates Free Detroit, Mich 

115 Campsu Ave. 909 Hammond Bldg‘
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business m atters over with his wife. 
“Marcy called to-day. You remem­
ber Marcy, don’t you Frances, of the 
firm of X and M? Very anxious to 
sell to me, just as much hot air to give 
me as ever, hut I didn't place an or­
der with him. In fact, I the same as 
told him that he would be wasting 
time to call on me any more. I don’t 
like Marcy, and I can get better goods 
from my other houses than from X 
and M.”

Frances understood. Didn’t like 
Marcy! She knew that less than five 
months before, on very short acquaint­
ance, her husband had been all taken 
up with Marcy. Very adroitly Marcy 
had flattered him. thus inducing him 
to buy a large bill of goods, mostly 
of kinds he could not handle to ad­
vantage. Mrs. Tompkins saw that her 
husband had learned his lesson, and 
wisely refrained from comment.

The woman who depends on flattery 
will find that for her, just the same 
as for a man, it has that way of fall­
ing flat and ineffective where before 
it has worked like a charm.

It doesn’t always w’ork even the 
first time. It may be too delicate. 
More frequently it is "laid on too 
thick.” O r it may fall on ears made 
wary by having been duped in the 
past. W hen it is detected it invari­
ably reacts against the flatterer. Take 
the two contractors spoken of hereto­
fore. H enry W yatt gets far more 
work than does his unprincipled rival, 
for all of the la tter’s powers of persua­
sion. Many distrust Dick Star from 
his manner alone, even before they 
have investigated his shoddy methods 
of building.

W hen smooth talk does not actual­
ly thw art its own purpose, it often 
makes a bad impression. For in­
stance, a woman needs to borrow 
some money. She goes to a woman 
acquaintance and fairly fawns upon 
her before asking for the loan. Now 
if the acquaintance is kind-hearted 
and realizes the need, she may ad­
vance the money, but she always will 
feel the other woman to be insincere. 
A straightforw ard request would have 
obtained a more ready granting of the 
favor.

Any relation that is begun by flat­
tery is on a false basis from the start, 
and generally the flatterer is at a 
disadvantage. A clever girl may bring 
an able man to her feet by artfully 
catering to his vanity. But after she 
marries him will she want to go on in 
life-long , ministry to that inordinate 
self-esteem? Should she cease, her 
charm would be gone.

A sharp distinction must be drawn 
between flattery, uttered for a selfish 
purpose, and honest, disinterested 
praise. That is a fine quality of the 
mind and heart that, with no end to 
gain, seeing something to command, 
takes the trouble to make appropriate 
mention of it. This is far removed 
from the adulation that has an ax to 
grind.

W hen it fails, flattery fails miser­
ably. W hen it wins, it is taking a 
mean and underhanded advantage of 
a fellow creature. And the flatterer 
soon becomes known by her ways and 
her wiles. There is no woman of us* 
all who is not sometimes half tempted 
to make a deft use of truthless praise

—but who wants the reputation of 
being a wheedler? Quillo.

We Must Avoid Bitterness After 
Peace.

Detroit, Feb. 12—The wise man set­
ting out on a long journey makes 
preparation for both the beginning 
and the ending. To discuss who be­
gan the war is almost academic. The 
neutral nations—one might almost add 
history—have brought in a verdict and 
that verdict is against Germany as the 
criminal both in instigating the war 
and in ruthlessly waging it with re­
gard only to military necessities.

I low to end the war is, and must 
continue to be, the all-embracing 
question before the whole world. A 
solution to the ending can be reached 
only if we approach the subject with 
a profound knowledge of history and 
understanding of human nature. Our 
own Cival W ar is often cited as an 
example. W hat lesson does our Civil 
W ar teach as to how to end this war? 
That is answered by asking what was 
it that engendered in the South, an 
animosity towards the North which 
half a century of living together has 
not yet wholly eradicated? As a 
Southerner I answer it was not be­
cause we lost our property, it was not 
because our fathers and brothers fell 
at Gettysburg, it was not because of 
the tragedy of Appomattox. But it 
was the 14th and 15th Amendments. 
It was legislation for the defeated ac­
complished by force and dictated by 
passion. In a word, it was Prussian- 
ism in Alsace and Lorraine, such as 
Germany cruelly forced on the Frencn 
people of those provinces on the 
conquest of 1871.

Taking the history of our own 
country, then, as a guide, we see that 
"peace without v 'etory” does not 
mean there shall be no victory, but 
that the peace which comes after vic­
tory, if you please, shall not be con­
ceived of in terms of victory. I t  shall 
be a peace whose term s are dictated 
by the highest and broadest concep­
tions of humanity, and with special re­
gard to the conscious national feel­
ing of those to whom the terms of 
peace are sought to be applied.

Thomas P. Ivy.
A steady income is often responsible 

for an unsteady gait.

dress the Keeley Institute, 
733-35 Ottawa Ave., N. W., Grand Rapids, Mich.

They Like It
That is one very good and 

sufficient reason for

MAPLEINE
You can order it of your 

jobber or
Louis H ilfer C o.

1503 Peoples Life Bldg. 
Chicago, III.

CRESCENT MFG. CO. 
Seattle, Wash.

Bread is the Best Food
It is the easiest food to digest.
It is the most nourishing and, with all its 

good qualities, it is the most economical food.
Increase your sales of bread.

Fleischmann’s Yeast
secures perfect fermentation and, therefore, 
makes the most wholesome, lightest and tastiest 
bread.

Sell Bread Made With

F L E ISC H M A N N ’S Y E A ST

American. Sugar Refining Company

More and Better Customers
C le an -cu t, fa ir , qu ick  serv ice  is a  c er ta in  tra d e  b u ild e r. W h a t 

b e tte r ,  q u ick e r, fa ire r  serv ice  can  b e  fo u n d  th a n  th e  im m ed ia te  sale 
o f  a  b rig h t, c le an  p ackage  o f  D om ino  G ran u la ted  S u g a r  ?

N o  tim e lo s t in  w eighing  a n d  w rapp ing—n o  w aste . G u a ran teed  
c o rre c t w eigh t, c o n v en ien t an d  qu ick  to  sell.

Combine these points with the unequaled high quality of Domino Granulated 
Sugar and you see why the Domino Line is a trade builder. It always pleases 
every buyer. It reflects the good service of your store because it is the best.

American Sugar Refining Company
The M ost C om plete Line o f  S u gar in the W orld

PINE TREE 
T im othy Seed

A N  EXTRA RECLEANED  
A ND  PURE SEED AT  
MODERATE COST

Dealers

W RITE FOR SAMPLE, 
TEST A N D  PRICE

The Albert Dickinson Co.
SEED M ERCH ANTS

Established 1854
CHICAGO MINNEAPOLIS
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M ich igan  Poultry, Butter and E g g  A sso ­
ciation.

P re s id e n t—J . W . L yons, Jack so n .
V ic e -P re s id en t—P a tr ic k  H urley , D e­

tro it.
S e c re ta ry  an d  T re a s u re r—D. A. B en t­

ley. Saginaw .
E x ecu tiv e  C om m ittee—F . A. Johnson . 

D e tro it; H . L . W illiam s, H ow ell; C. J . 
C handler. D e tro it.

Simple Solution of the Storage Egg 
Problem.

W ritte n  fo r th e  T rad esm an .
One incident of the Federal in­

vestigation as to the high cost of 
foodstuffs will serve as our text. We 
read that a certain lot of eggs were 
purchased at 24J/2 cents per dozen, 
put in cold storage in Chicago, 
changed ownership eleven times and 
cost the consumer 44 cents per dozen.

The unprecedented combination of 
circumstances the present winter 
found a large proportion of the con­
suming public without other recourse 
than to pay the price demanded or go 
without eggs. Here and there, in­
dividuals and families packed suf­
ficient eggs in summer or autumn for 
their winter needs. W hen the people 
found that most of the stored eggs 
were in the hands of speculators then 
the general Government was looked 
to for relief, only to learn that few 
such speculators are guilty of viola­
tion of law. They simply improved 
their opportunities. The Government 
could not compel them to give up 
their profits.

W hat is the remedy? How shall 
similar conditions be prevented in 
future? Are the people helpless un­
less the Government assumes full 
control of foodstuffs or enacts and 
enforces appropriate legislation? The 
answer is simple as regards eggs;

Every village, town or city which 
every year ships its surplus to the 
large cities could possess a cold 
storage plant, owned by private cap­
ital or by grocers, bakers and meat 
dealers in co-operation. Bankers 
and farmers might be included if 
needful. The details and manage­
ment could be arranged by the deal­
ers.

An adequate supply of stored eggs 
from first hands—for consumption at 
home in winter could be had, in­
stead of shipping away in spring and 
buying back in winter; paying trans­
portation twice, profits to specula­
tors several times and breakage 
losses.

Private capital in varying amounts 
is constantly being invested in stocks 
or outside enterprises by residents ot 
villages, towns and cities all over the 
land, whereas it might be safely in­
vested at home in such enterprises as 
this.

Any dealer not having much cap­
ital to tie up in eggs could borrow 
of the bank on warehouse receipts 
just the same as speculators in large 
cities do. The home people would 
be guaranteed against an egg famine 
or exorbitant prices. The quality of 
eggs should be better than ordinary 
storage stock—handled less, put in 
fresher, not shipped here and there.

Many a grocer who has a large 
farmer’s trade ships most of the eggs 
he buys during the spring to the city 
on a constantly declining market. 
He makes a little, he gets out even 
or he loses. In the fall he gets few 
eggs and no chance to profit by the 
rising market. A cold storage plant 
at home would make the egg business 
for him a sure and profitable propo­
sition.

It is not to be supposed that the 
grocer would urge his customers to 
pack eggs for winter so he could 
make no profit buying and selling 
storage eggs. But why not, if he has 
the eggs to sell them at a fair profit, 
instead of losing by shipping away?

No doubt there are storage facilities 
in some towns not now fully utilized. 
For instance: One or more of the 
big W estern meat packing houses 
has a building, an agent and some 
surplus storage room at or. near the 
railroad station. The local creamery 
might have some cold storage space 
to rent to grocers and others.

If grocers do not take this matter 
up perhaps housewives’ leagues will. 
I t would mean a saving to consumers 
of at least ten cents a dozen on 
storage eggs, and would not hurt the 
trade in fresh eggs, as usually there 
are plenty of people who will have the 
fresh and are able to pay the price.

E. E. Whitney.

A Problem in Physics.
“Do you think the automobile will 

displace the horse?” asked the con­
versational young woman.

“I t will,” answered the nervous 
young man as he gazed down the 
pike, “if it ever hits him.”

If you want to buy or sell potatoes, wire or write
M ILLER  M IC H IG A N  P O T A T O  CO.

Wholesale Produce Buyers and Shippers
P O T A T O E S

Correspondence solicited
Wm. Alden Smith Bldg. Grand Rapids, Michigan

G O L D  B O N I D

P PACKED IN (* •  
CASES O p p
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c v ^ Manuf'd by

AMSTERDAM 
^  BROOM CO. 

T  AMSTERDAM. N, Y.

R

1

Z

E

Gi O  L D B O N I )

Coleman
(Brand)

Terpeneless

L E M O N
and

Pure High Grade

V A N IL L A
EXTRACTS

Made only by

FOOTE & JENKS
Jackson, Mich.

Mr. Flour Merchant:
You can own and control your 

flour trade. Make each clerk a 
“salesman” instead of an “order 
taker.”

Write us to-day for exclusive 
■ale proposition covering y o u r  
market for

Purity Patent 
Flour

We mill strictly choice Michigan 
wheat, properly blended, to produce a 
satisfactory all purpose family flour.

GRAND RAPIDS GRAIN & 
MILLING CO.,

Grand Rapids, Michigan

H. WEI DEN & SONS
Dealers in

Hides, Pelts, Tallow, Furs 
and Wool

108 Michigan, N. W. Grand Rapids, Michigan

Watson-Higgins 
Milling Co.

M erchant M illers 
Grand Rapids, Michigan

Owned by Merchants

Products Sold Only 
by Merchants

Brands Recommended 
by Merchants

Rea & W itzig
PRODUCE
COMMISSION
MERCHANTS

104-106 W est Market St. 
Buffalo, N . Y.

Established 1873

Live Poultry in excellent de­
mand at market prices. Can 
handle large shipments to ad­
vantage. Fresh Eggs in good de­
mand at market prices.

Fancy creamery butter and 
good dairy selling at full quota­
tions. Common plenty and dull.

Send for our weekly price cur­
rent or wire for special quota­
tions.

Refer you to the People's Bank 
of Buffalo, all Commercial Agen­
cies and to hundreds of shippers 
everywhere.

W e A re in the  M arket n  F  A X T  C  
Daily to  Buy M J  H /  A  i \  i j

W hite Beans, Red Kidney Beans, Brown Swedish Beans 
A lso CLOVER SEED 

W rite  o r  call
Both Phones 1217 MOSELEY BROTHERS Grand Rapids, Mich.

The Vinkemulder Company
Jobbers and Shippers of 

Everything in

Fruits and Produce

Grand Rapids, Mich.
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CALLS IT HELLISH.

Strong Object:on to the Proposed 
Standard Form.

C hicago, F eb . 12—I  am  in  receip t of 
y o u r le tte r ,  enclosing  fo rm  of policy 
adop ted  by  th e  N a tio n a l C onvention  of 
In su ra n c e  C om m issioners, w hich  fo rm  
you say  w ill be su b m itted  to  y o u r L eg is­
la tu re  d u rin g  th e  p re s en t season.

I  can  h a rd ly  believe th e  v a rio u s  com ­
m issioners  o f in su ra n ce  h av e  g iven  th is  
q u estion  th e  ca re fu l s tu d y  i t  deserves, 
because  i t  is  ab so lu te ly  u n fa ir  to  th e  
policy ho ld e r a n d  I  hope you can  see yo u r 
w ay  to  oppose i ts  en ac tm e n t w hen  it 
com es before  th e  L e g is la tu re  of yo u r own 
S ta te .

T h e  firs t excep tion  to  th e  fo rm  recom ­
m ended  by  th e  in su ran ce  com m issioners 
is th e  w ords, "w ith o u t a llow ance fo r an y  
in c reased  co s t o f re p a ir  of re co n stru c tio n  
by  re a so n  of a n y  o rd inance  o r law  re g u ­
la tin g  co n stru c tio n  o r re p a ir .”

T he  a u th o r it ie s  lay  dow n th e  ru le  th a t  
such  o rd in an ces  re g u la tin g  th e  re p a ir  of 
bu ild ings a re  a  p a r t  of th e  c o n tra c t of 
in su ra n ce  a n d  th a t  th e  in s u re r  is bound 
th e reb y . T h is  is in  line w ith  th e  g en eral 
do c trin e  th a t ,  w h ere  p a r tie s  c o n tra c t upon 
a  su b jec t w hich  is su rro u n d ed  by  s ta t u ­
to ry  lim ita tio n s  an d  req u irem en ts  they  
a re  p resu m ed  to  h av e  en te red  in to  th e ir  
en g ag em en ts  w ith  re fe ren ce  to  such  s t a ­
tu te , an d  th e  sam e  e n te rs  in to  an d  be­
com es a  p a r t  of th e  co n trac t. T h ere  
w ould seem  to  be no logical reaso n  w hy 
th is  g en e ra l ru le  should  n o t app ly  to  a  
case  o f th is  k ind . T he  p a r tie s  a re  p re ­
sum ed to  know  of th e  o rd inances. T hey  
d irec tly  an d  m a te ria lly  a ffec t th e ir  r ig h ts  
in case  of a  loss u n d e r  th e  policy and 
should  govern  a n d  con tro l in  th e  a d ju s t­
m en t an d  se tt le m e n t of such  loss.

Joyce  on In su ran ce , Section  3170.
L a rk in  vs. K lens F a lls  In s. Co. 80 M inn. 

527, 83 N. W . 409.
H a m b u rg  vs. B. F . In s. Co. G arling ton  

66 T ex as  103, 18 S W . 337.
B rad d y  vs. N . W . In s . Co. 11 M ich. 425.
M onteleone vs. R oyal Ins. Co., 47 L a. 

Ann. 1563, 18 So. 472.
B row n vs. In s . Co. 1 E llis  & E llis  853.
F ire  A ssoc ia tion  vs. R o sen th a l 108 P a . 

S t. 474, 1 A tl. 303.
P en n sy lv an ia  vs. P h ilade lph ia . 201 P a . 

S t. 497, 5 A tl. 351.
B u t w here  su ch  losses a re  exem pted  by 

th e  policy cond itions, a s  is th e  case  in 
y o u r p re s e n t s ta n d a rd  policy, th e  com ­
p an y  w ill be liab le  only fo r th a t  p a r t  of 
th e  loss caused  d irec tly  by  th e  fire w ith ­
o u t re fe ren ce  to  th e  loss caused  by  reason  
of th e  o rd in an ce  fo rb idd ing  th e  re p a ir  of 
th e  build ing .

N ew  O rleans vs. T eu ton ic  F . In s. Co. 
128 L a . 45, 54 So. 466.

P a la tin e  In s. Co. vs. N unn  99 M iss. 493, 
55 So. 44.

H ew ins  vs. London A ssu ran ce  Corp. 
184 M ass. 178, 68 N . E . 62.

B u t such  exem ption  w ill n o t re lieve  th e  
com pany  from  such  loss w h ere  th e  v a l­
ued policy law  is in  force.

N ew  O rlean s  vs. T eu to n ia  F . Ins. Co. 
128 L a. 45, 54 So. 466.

P a la tin e  In s. Co. vs. N unn  99 M iss. 493, 
55 So. 44.

T h e  C hicago board  ch a rg es  50 p e r cent, 
ad d itio n a l to  th e  r a te  on fram e  build ings 
an d  I  believe 30 p e r  c en t, ad d itio n a l on 
b rick  bu ild ings fo r w a iv in g  th is  ex em p ­
tion  c lause . B u t th e  ag en ts  in su re  old 
d ilap id a ted  bu ild ings and  n ev er call th e  
policy h o ld e r's  a tte n tio n  to  th is  c lause.

O nce y ou r s ta n d a rd  policy is  adop ted  
it becom es th e  s ta tu te  law  of yo u r S ta te  
a n d  com pan ies w ill be obliged to  u se  it 
a s  adop ted .

T he  sole an d  uncond itiona l ow nersh ip  
c lause  is u n fa ir  to  th e  insured , because  
it  com pels h im  to  disclose ju s t  w h a t h is  
in te re s t  is, if i t  be less  th a n  th a t .  T he 
sam e  c ritic ism  app lies  to  th e  c lause  m a k ­
ing  th e  policy void if th e  bu ild in g  s tan d s  
on g round  n o t ow ned by  th e  insured . 
Sam e a s  to  th e  c h a t te l  m o rtg ag e  c lause. 
I t  is th e  b u s in ess  o f th e  com pany  to

m ake  enqu irie s  concern ing  th e se  q u e s ­
tio n s  o r to  ta k e  a n  app lication  in  w h ich  
th e  in su red  w ould be requ ired  to  a n sw e r 
questions  concern ing  th e se  im p o r tan t 
po in ts . No com pany  should , th e re fo re , be 
p e rm itte d  to  issue a  policy w hich  is void 
from  its  inception . In  th is  connection  
w ill say  I  believe a t  le a s t th re e -fo u r th s  
of th e  ow ners of d e lica te ssen  s to res, 
bow ling  alleys, b illia rd  room s and  saloons 
h av e  a  m ortg ag e  on th e ir  fix tu res  and  th e  
in su ran ce  on th e m  is void, acco rd in g  to  
policy conditions.

T he  sam e  critic ism  is app licab le  to  th e  
“w a iv e r” c lause  in th e  p re s en t M ichigan 
s ta n d a rd  policy an d  of th e  sam e  clause  
in  y o u r proposed s ta n d a rd  policy. See 
th e  M aine s ta tu te  on th is  qu estio n  and  
w h a t th e ir  S uprem e C ourt say s  of i t  in  

Le B lanc  vs. S ta n d a rd  In s. Co. (S. J . 
C. M e.) 95 A tl. 284.

M axw ell vs. Y ork M ut. F . Ins. Co. (S'.
J. C. M e.) 95 A tl. 877.

T he  m o rtg ag e  c lause  in  y o u r policy is 
an  im provem en t over th e  one in  yo u r 
p re sen t s ta n d a rd  policy, b u t it is n o t a s  
good a s  th e  one in th e  Sou th  D ak o ta  
policy w hich  I adop ted  in m y form . T he 
rem edy  of th e  com panies is to  app ly  to  
th e  L e g is la tu re  fo r leave to  m odify  a s  
to  th e  m a tte rs  ind ica ted  in th e  s ta n d a rd  
fire in su ran ce  policy of th e  S ta te  of N ew  
York.

G oodness know s th a t  lines 56 to  59 
should be changed , a s  th e  w e ig h t of 
a u th o ritie s  is to  th e  effect, a s  s ta te d  by  
th e  co u rt in  W elch vs. B ritish  Am. A ssur. 
Co. (148 C alifo rn ia  223) th a t ,  “ T h is  la n ­
guage  seem s a s  aw k w ard  and  a s  difficult 
to  p u t an y  m ean ing  in to  a s  an y  th a t  h a s  
com e u n d e r m y o b serv a tio n  in  ju d ic ia l 
in v estig atio n s. I f  a n  in s u re r  in ten d s  th a t  
w hen  he in se r ts  a  c lause in to  th e  policy 
th a t  th e  loss, if any , sh a ll be  pay ab le  to  
th e  m ortgagee , th e  m o rtg ag ee  is  to  be 
re lieved from  th e  effect of a n y  a c t  o f th e  
insured  m o rtg ag o r w hich  w ould in v a lid a te  
th e  policy. I t  is a  v e ry  sim ple  m a tte r  
fo r h im  to  say  so. I t  is  con tended  th a t  
he  does say  so by  th e  m ongrel c lause. 
E v en  if th e re  be d o ub t a s  to  th e  c o rre c t­
ness of th is  co n stru c tio n , th e re  is  som e 
conso lation  in th e  th o u g h t th a t  a n  in ­
su re r  w ho p u ts  such  a n o n d esc rip t p ro ­
v ision in to  i ts  policy should h a rd ly  be 
h eard  to  o b jec t to  a n y  k ind  of c o n s tru c ­
tion  w hich  anyone  chooses to  g ive i t .” In  
o th e r w ords th e  w e igh t of a u th o r ity  p laces 
th e  sam e  co n stru c tio n  on a  s im ple  “ loss, 
if any , payab le  c lause” t h a t  y o u r c o u rts  
place on y o u r s ta n d a rd  m o rtg ag e  c lause.

As to  y o u r re q u ire m e n ts  a fte r, loss, w ill 
a sk  if th e se  p rev isions req u ire  th e  in su red  
to  fu rn ish  to  each  com pany  a  com plete  
in v en to ry  of th e  dam ag ed  an d  u n dam aged  
p e rso n al p ro p erty . (Of course, i t  is  out 
of th e  question  to  fu rn ish  a n  in v e n to ry  of 
th e  d e stroyed  p ro p erty , because  i t  is a b ­
so lu te ly  im possible an d  th e  co u rts  hav e  
so held, a lth o u g h  y o u r new  s ta n d a rd  pol­
icy req u ire s  it.) Also does y o u r policy 
com pel th e  in su red  to  fu rn ish  a s  p a r t  of 
th e  proofs of loss a n o th e r  com plete  in ­
v en to ry ?  N one of o u r la rg e  m e rc h a n ts  
o r m a n u fa c tu re rs  could com ply w ith  th e se  
ab su rd  and  useless  p rov isions ex cep t a t  
g re a t expense  an d  delay , a n d  th e y  w ould 
b e tte r  accep t a n y  o ffer m ade  by  th e  com ­
p an y  a d ju s te r s  th a n  a t te m p t  to  com ply  
w ith  them .

You h av e  m ade c le a r th e  p re s e n t M ich­
igan  policy by  g iv ing  it e x a c t ly 'th e  con ­
s tru c tio n  p laced  upon i t  by  th e  R hode 
Is lan d  S uprem e C ourt a s  to  th e  d u tie s  of 
ap p ra ise rs , re q u irin g  th em  to  p u t a  sp e ­
cific va lue  an d  d am ag e  on each  item . N o 
la rg e  d e p a r tm e n t s to re  o r  o th e r  b ig  con­
cern  could afford  to  have  such  a n  a p ­
p ra isa l.

I  could p o in t o u t m an y  o th e r  u n fa ir  
prov isions of th e  policy fo rm  suggested  
by  th e  in su ran ce  com m issioners, b u t it 
would ta k e  too long to  do so. I  w a n t 
to  say  th a t  I do n o t believe th is  fo rm  
w as ev e r g o tten  up  by  a n y  in su ran ce  
com m issioner an d  I  do n o t believe th a t  
th e se  g en tlem en  rea lized  w h a t a  robbing , 
u n fa ir  c o n tra c t th is  proposed fo rm  is.

I  hope, now  th a t  y o u r a tte n tio n  is

LEE & CADY
Wholesale Grocers

Opposite M. C. Depot Kalamazoo, Michigan

Visitors to the State Convention of Retail Grocers 
are cordially invited to call and inspect our plant.

called  to  th is  he llish  docum en t, t h a t  you 
w ill oppose i ts  adop tion . I  a ss u re  you I  
w ill do a ll I  can  by  fu rn ish in g  a  copy 
of th is  le t te r  to  G overnor Sleeper, a s  w ell 
a s  to  m em bers  of y o u r L eg is la tu re , a lso  
to  v a rio u s  com m erc ial bodies. I  w ill do 
th is  because  I  believe i t  a n  a c tu a l c rim e 
to  a llow  th is  in iq u ito u s  m easu re  to  be ­
com e a  law  w ith o u t p ro te s tin g  a g a in s t  it 
w ith  a ll m y m ig h t.

T h e  adop tion  of su ch  a n  u n fa ir  policy 
c o n tra c t is bound to  re s u lt in  th e  e n a c t­
m en t of law s in im ica l to  th e  fire in s u r­
an ce  bu sin ess  an d  I do n o t believe th a t  
th e  com panies w ill fa v o r i t  w hen  th e ir  
a tte n tio n  is called  to  it.

T h ra s h e r  H all.

The Park-American Hotel
KALAMAZOO

Will reserve rooms for

Grocers’ C onvention, February 19 to  24

European Plan $1 Up 
With Private Bath $1.50 Up

ERNEST McLEAN, Manager

A  Letter to  the Groceryman
Everybody being out, and Bobbie and Dorothy having taken possession 

of their father’s office, Bobbie proceeds to do business.
“ You're my st’nogofer,”  he says to Dorothy. Take this dictation. 

And Dorothy, at the typewriter, takes this le tter:
“ Mr. Groceryman: Send me and Dor two packages of Strawberry

JE L L -0
and two packages of Orange Jell-O and two packages of Raspberry Jell-O, 
and send real J e ll-0  and not that other k in d .”

That is a business-like letter and it shows, for one thing, that Bobbie 
knows what he wants— “ real Jell-O ” — and doesn’t want to take chances 
with anything else instead, as some older people do.

Jell-O  is always put up in packages bearing the 
word J e l l - O  in big red letters on the front.

The grocer who sells Jell-O certainly has a chance 
to turn his Jell-O  customers into very profitable cus­
tomers, if  the old saying is true that A pleased cus­
tomer is a good customer.«’

THE GENESEE PURE FOOD COMPANY. LeRoy, N. Y., and Bridgeton*, Ont.
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Interesting Women Customers in the 
Hardware Store.

W ritte n  fo r th e  T rad esm an .
There was a time when the hard­

ware store was almost entirely a 
man's store. No effort was made to 
cater to feminine purchasers. The 
hardware dealer, far from trying to 
get their business, had no idea that 
there was any business to be got in 
this direction. Indeed, in the old days 
the men. particularly in rural com­
munities, did practically all the buying 
for the household. There was no 
need for the hardware dealer to make 
his store attractive to feminine cus­
tomers.

Within the last ten years there has 
been a radical change. Now, women 
purchase in the hardware stores as 
freely as do men. In much of their 
buyingthemenfolks are never even con­
sulted. In many homes the wife han­
dles the purse and all the husband 
has to do is to keep it tilled. It is 
worth while to cater to feminine 
trade: and the hardware dealer is 
rapidly learning how to do it.

There may be some of the old style, 
dark and dingy hardware stores of 
twenty and thirty years ago still ex­
isting in unprogressive communities; 
but they’re not often met with. 
Brightness and attractiveness form 
the rule.

Brightening up the store is the 
first step in the direction of attracting 
the womenfolk. No woman likes to 
go into a dirty or unattractive store. 
Nowadays the issue is not one of 
clean vs. dirty stores, however; the 
competition is in most communities 
between clean, cleaner and cleanest. 
Much brightening up has been done, 
even by the most unprogressive mer­
chants. Where dirt exists, it exists 
only because the merchant doesn’t 
realize that it is dirt, and hence likely 
to repel his feminine constituents.

It is in the less obvious points of 
attraction and repulsion that the mer­
chant is at fault nowadays. What he 
needs is, not to use the broom, but 
to get the woman’s view point of his 
store and to see it just as she sees it. 
Furthermore, his viewpoint should 
be a comprehensive one. It should

not merely comprehend the store 
premises, but should take in the ar­
rangement of goods, the staff and the 
general store policy.

Much depends on the merchant's 
attitude toward feminine trade. There 
are merchants who treat it as a mere 
incidental. If it comes, all right; but 
these merchants will make no special 
efforts to secure the trade of the wom­
en because they fear that such ef­
forts will repel the men. This is a 
nrstaken idea, as many successful 
merchants will testify. Women are 
doing more and more of the buying, 
for one thing; and for another, they 
have a growing influence on the buy­
ing actually done by the men. Make 
your store attractive to the women 
of your community, and you make 
it attractive to the men as well. Get 
the women's trade, and you get first 
call on the men’s trade, in a majority 
of instances.

There are merchants also who don’t 
realize that feminine trade requires 
different methods to handle. These 
merchants know how' to reach the 
men. They devote their time to the 
sort of advertising which attracts 
men. If they want to reach the wom­
en, they use the identical sort of ad­
vertising. And I use the word “ad­
vertising’’ in its widest sense, as signi­
fying selling methods, store service, 
and every phrase of merchandising.

There are a few' points worth re­
membering in catering to feminine 
trade.

First, the price appeal is an essent­
ial. This does not mean the adoption 
of cut prices, but it does involve the 
advertising of specific prices. Quite 
often advertisers assure their custom­
ers that their prices are “lower than 
the lowest” or “cut to the bone.” 
They say, “Call and let us quote 
prices.”

Now, women, and for that matter 
men too, are interested in- specific 
price quotations. In your advertising, 
quote prices. And if you are adver­
tising goods at a range of prices, fea­
ture, with description in a few words, 
the most popular priced articles of the 
lot.

Tn advertising to reach women, pick

A sbestos G oods for Instant Shipm ent
We have a compleie stock at less than to-day’s Chicago prices. This 

matorial is very scarce and advancing rapidly.
Asbestos Paper 10, 16,1-16 and 1-32 thick.
Asbestos Board 3-16, Y%,
300 Bags Furnace Cement and Mineral Wool.
Pure Asbestos Wick and Manhole Tape.
Asbestos Brake Lining and Sheet Packing.
6 lb. Cans Furnace Putty 25c, 4 lb. Roof Putty 25c.
Air Cell Pipe Cover Y  to 3 inch. Hair Felt Frost Proof Pipe Cover. 
Vulcanized Wool Fibre 1-64 to Y  thick.
Rubber Roofing 1 ply 80c, 2 ply $1.10, 3 ply $1.40.

VANDERVOORT HARDWARE Co. Lansing, Mich.

out the goods that are in common use 
about the home. Select a few real 
bargains as features and play these 
up. They will bring customers to the 
store: and this is what the good sales­
man wants. With the customer on 
the other side of the counter, the good 
salesman can usually sell a better and 
more satisfactory article at the regular 
price.

For instance, a hardware dealer fea­
tured in his advertisement a double 
chopping knife at, I think, 19c. (By 
the way, dry goods men seem to 
agree that the final “9” in a strong- 
puller in advertising). Close to the 
chopping knives on the counter he 
showed a range of good choppers at 
$1.25, $1.75 and $2.25, attached and 
ready to demonstrate. A fair propor­
tion of the women w'ho came to buy 
chopping knives lingered to see the 
food choppers demonstrated and to 
buy them. The higher priced goods 
w'ere not forced on the customers; but 
feminine curiosity in regard to what 
was then an unfamiliar device easily 
paved the w7ay for good salesmanship.

Right now, when the Mid-Winter 
Clearing Sale or the After-Inventory 
Sale is in order, is a good time for 
the hardware dealer to make a strong 
bid for feminine trade. His stock tak­
ing has doubtless disclosed some lines

Johnson Paint Company
"Q uality" Paint M anufacturers 

T h e  Prom pt Shippers 
G et O ur Dealers Proposition

BIG RAPIDS, M ICHIGAN

Sand Lime Brick
N oth ing  as Durable 
N othing as Fireproof 

M akes S tructures Beautiful 
N o  Painting 

N o C ost fo r Repairs 
Fire P roof 

W eather P roof 
W arm  in  W inter 
C ool in  Sum m er

Brick is Everlasting

Grande Brick Go., Grand Rapids 
So. Mich. Brick Go., Kalamazoo 
Saginaw Brick Co., Saginaw 
Jackson-Lansing Brick Co., Rives 

Junction

AGRICULTURAL LIM E  
BUILDING LIM E

W rite  fo r Prices 
A . B. Knowlson Co.

203-207 Powers’Theatre Bids., Grand Rapids, Mich.

Signs of the Times
Are

Electric Signs
Progressive merchants and manufac­

turers now realize the value of Electric 
Advertising.

We furnish you with sketches, prices 
and operating cost for the asking.

THE POWER CO.
Bell M 797 Citizens 4261
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that will make very attractive fea­
tures and that it is to the merchant’s 
advanage to clear out at bargain 
prices. With these as leaders a very 
successful household utensil sale can 
be put on.

In this connection, a good stunt, 
and one calculated to distribute the 
selling over the entire day, is a suc­
cession of “hourly specials.” Have 
just one special for 9 a. m„ another 
for 10 a. m., another for 11, and so 
on. Have the special price hold good 
just for one hour. Select features that 
will a ttract attention and at such 
prices that you won’t have.to tell the 
womenfolk that they are bargains.

One merchant offered the choice of 
a score of different cooking utensils 
at half price for one day only. In 
his advertising, by circular and 
through the newspapers, he listed just 
five of the twenty items, with cuts 
and short, specific descriptions, quot­
ing the regular and special prices in 
striking figures. The advertisement 
further announced that fifteen other 
utensils not in the printed list were 
there to choose from at half price. 
The merchant states that fully 270 
housewives visited the store in the 
one day.

Of course they looked over all twen­
ty of the specials, and choosing the 
most desirable was a job demanding 
thought. But there were many oth­
er articles shown at regular prices 
and the sales of these more than made 
up for the loss on the twenty leaders.

Here is a feature worth remem­
bering in advert:sing. Many of the 
department and dry goods stores

where women habitually buy have a 
standing offer of "Satisfaction guaran­
teed or money refunded.” One hard­
ware dealer makes “Your Money 
Cheerfully Refunded’’ a feature of his 
policy in dealing with women. There 
are very few calls .for refunds, and 
still fewer refunds: but the offer is a 
strong drawing card.

The refund policy has a great ad­
vantage; where there is dissatisfac­
tion regarding goods, the complaint 
comes direct to the merchant and he 
has the chance to make things right. 
Often all that is necessary is a little 
simple explanation.

Demonstrations of household de­
vices are always a good drawing card 
with women. If a member of the reg­
ular staff can be trained for this 
work, demonstrations of an effective 
nature can often be staged.

The great thing is to let women 
know what you have in stock that is 
of interest to them. A catalogue with 
prices, or even a list of articles, might 
be prepared for distribution. Then, 
feature these goods and particularly 
the small wares: a 5-10-15 cent table is 
a good stunt. Where floor or counter 
space is available, such a “table” 
should be a feature of every store 
which aims to cater to feminine trade. 
The low priced articles will bring the 
women to your store, although they 
will buy other goods as well.

William Edward Park.

Salesmanship used to be considered 
a matter of personality, a gift: now 
it is known to be a matter of brains, 
energy and application.

United Automobile 
Insurance Exchange

Carries

Auto Insurance at Cost
Without

Mutual Liability
For Particulars Address 

Hom e Office:
737-741 Michigan Trust Bldg., Grand Rapids. Mich. 

D e tro i t  O ffice:
524 Penobscot Building, Detroit, Mich

Use Half as Much

Champion Motor Oil
as of other Oil 

G R A N D  R A PID S O IL  CO.

e v E C E a d y
FLASHLIGHTS

Last year dealers sold 18.000,000 
EVEREADY Flashlights. Tungsten 
Batteries and Mazda lamps. This 
year sales are even better.

The reason for this phenomenal 
showing is the quality and reason­
able price of the goods backed up 
by extensive national advertising.

EVEREADY sales come easy. Are 
you getting your share? We are 
EVEREADY Headquarters; drop 
us a postal for full information.

C J. LITSCHER ELECTRIC COMPANY
Wholesale Distributors

41-43 S. Market St. Grand Rapids, Michigan

Beelby-Neureither Motor Sales Co.
Distributors for

MONROE CARS
Kent, Ottawa and Muskegon Counties

Monroe M-3 Roadster, Price $565 
Monroe M-3 Club Roadster, Price $635 
Monroe M-4 Touring Car. Price $985 

Monroe M-5 Club Roadster, Price $985

AGENTS W A N T E D  IN ABOVE 3 COUNTIES

116 E. Fulton St., N. E. Grand Rapids, Michigan

1 I 7 E  wish to take this opportunity of extending to all visitors to 
* * the coming Automobile Show an invitation to visit our Ex­

hibit and make their headquarters with us during the show. You will 
find it a comfortable place to rest.

We will have on exhibition a complete line of PIERCE-ARROW, 
MARMON and FRANKLIN CARS, and they will typify the latest 
and most approved examples of Engineering Practices and the Coach 
Builders Art. We hope to meet you.

KRAMER-ELGIN MOTOR CO.
Distributors

14 Island Street Grand Rapids, Michigan
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The Hotel Geib
F »ton Rapids, Mich.

-L. F. GEIB. P rop r.

AMERICAN PLAN

Artesian Water Steam Heat 
$2 Per Day

Sample Room in Connection

H o te l Charlevoix
Detroit

EUROPEAN PLAN
Absolutely Fire Proof

Rates, $1 for room without bath; 
$1.50 and upwards with bath.

Grinnell Realty Co., Props. 
H. M. Kellogg, Manager

Pickings Picked Up in the Windy 
City.

Chicago, Feb. 12—Chicago is still 
suffering with severe cold weather and 
with the shortage of coal it is keeping 
the people guessing as to how they 
are going to keep warm.

It is quite a sight in Chicago at this 
time to see the people take advantage 
of the public ice skating rinks in every 
park of the city, as well as a number 
of vacant lots the city has flooded.

One of Chicago’s business visitors 
last week was J. L. Marcero. Presi­
dent of the J. L. Marcero Co., Detroit, 
stopping at the Sherman House.

Chicago’s building industry the past 
week has been a l :ttle slow on account 
of the severe cold weather. Outside 
of this, all other industries report 
business booming.

William McClintock, Jr., of Chica­
go. left Chicago to-day for an extend­
ed visit in Grand Rapids. While 
there he w 'll make his home with 
George Kortlander.

One of the popular cigar men of 
Detroit, H arry Bumps, manager of 
the cigar department of the J. L. Mar­
cero Co., registered at the Sherman 
House last week. Mr. Bumps reports 
the cigar business in D etroit as boom­
ing. One of their leading sellers is 
the famous Dutch Masters.

A. Zolla, President of the Standard 
Tobacco Co., Chicago, has been con­
fined to his home for the past two 
weeks with the grippe. He is now 
just getting around to look after busi­
ness.

F. H. Mathison, Vice-President of 
the Michigan Lithographing Co., 
Grand Rapids, spent a fewr days in 
Chicago last week, visiting his Chica­
go connections. He reports all ma­
terial used in his business as going 
up in price.

E. E. Powers, one of Chicago’s pop­
ular young cigar clerks, having charge 
of Kohlsaat’s cigar department at 38 
W est W ashington street, is becom­
ing more popular in the public’s view 
by using the National colors in all his 
window decorations, as well as the 
photographs of Lincoln, \ \  ashingtot, 
and other noted Americans.

C. A. Mitts, owner of the Pantlind 
Hotel cigar stand of Grand Rapids, is 
now in Chicago, looking after his 
business in the new store at 40 North 
La Salle street. He reports the furni­
ture season in Grand Rapids as very 
satisfactory during the month of Jan- 
ary.

The New Morrison Hotel, at the 
corner of Clark and Madison streets, 
Chicago, is showing the results of 
completion very fast. The new Bos­
ton O yster restaurant will open to the 
public about April 1.

The Brakeman’s speed contest, of 
Zion City, is still holding its place in 
the newspapers of Chicago.

Beginning Monday morning, Feb. 
12, Illinois will have what is known 
as a Week of Colors. Every school 
throughout the State will have the 
children in the school yards sing a 
patriotic song before going to their 
studies, which, no doubt, will be in­
spiring.

The Naval T rain ;ng School, at Fort 
Sheridan, is making considerable 
headway in getting recruits by pa­
rading through the loop of Chicago, 
with the following m otto on a ban­
ner: “This is the time to show your 
loyalty to your Government by en­

listing’’ and they have had a great 
number of enlistments.

The Army recruiting stations of 
Chicago have also set a wonderful 
pace for other parts of the country in 
the number enlisting. The percentage 
is very high.

Judge Mountain K. Landis, of Chi­
cago, is certainly making the loan 
sharks and the professional bank­
rupt schemers sit up and take notice. 
The very first word said by any on«, 
of the witnesses that is inclined to 
look like a falsehood or an excuse 
lands the party in the county jail un­
til such time as he sees fit to tell the 
truth and nothing but the truth.

Charles W. Reattoir.

Largest Shoe Order Ever Booked.
There is something of epic quality 

in the tale of the voyage and achieve­
ments of that St. Louis shoe salesman 
who ventured over to Russia armed 
with nothing more than a leave of 
absence from his house and sold the 
staggering total of $8,000,000 worth of 
footwear to the minions of the Czar. 
The story will be told many times 
when salesmen gather in their an­
nual conferences and will lose nothing 
of its effectiveness when it is pointed 
out that Arthur S. Biggerstaff made 
the trip on his own expenses, in the 
face of a decision of his board of di­
rectors not to authorize it and with 
pessimists singing little prophecies of 
failure in his ears.

Approximately 170,000,000 Russian 
subjects are in the position of buy­
ers just now. This shoe salesman, 
with a streak of adventuring in his 
makeup, conceived the idea that the 
dominions of the Little White Father 
offered a market that would beat 
“pedding” shoes in the Mississippi 
Valley. As a result he is a rich man, 
a noteworthy figure in the world of 
salesmanship and gains a coveted po­
sition as sales representative for a 
big section of Europe and a bigger 
section of Asia.

And yet there are people who will 
stoutly maintain that there is nothing 
of romance and adventure in the 
world of trade! Here is a man who 
saw his chance, had the courage to 
act upon it, wins through the diffi­
culties of a continent in a death strug­
gle and a world at war and discovers 
a new world of trade. He is Marco 
Polo brought down to date, a Sir 
John Mandeville and an American 
“drummer” all in one.

Willing for the Worst.
“Does my practicing make you 

nervous?” asked the man who is learn­
ing to play the cornet.

"It did when I first heard the peo­
ple around about discussing it,” re­
plied the sympathetic neighbor. “But 
now I’m getting so I don’t care what 
happens to you.”

LIVINGSTON 
HOLEL AND CAFE

Cor. Fulton and Division

It’s a good place to  stay  and a good 
place to  eat. Y ou have serv ice  w hen  
yo u  w an t it.

If yo u  w ill try  us o u t once w e ’ll 
m ake things so  com fortable fo r you  
th a t y o u ’ll com e again soon.

It’s Pure. That’s Sure

Piper Ice Cream Co. 
Kalamazoo, Mich.

HOTEL MUSKEGON
GEO . W . W O O D C O C K , Prop.

E U R O PE A N  PLA N  
Rates—$1 00 without bath

41.50 and 42.00 with bath 
Opposite Union Depot and Goodrich Dock 

MUSK G O  , M IC H IG A N

Beach’s Restaurant
Frank M. Beach, Prop.

41 N o. Ionia A ve.

Twenty-two years in the restaurant 
business a t 61 Pearl street.

Good Food—Good Service 
Right Prices

C U S H M A N  H O T E L
Petoskey, Michigan 

LEADS ALL THE REST
W . L. McM ANUS. JR .. P rop rie to r 

One Day Laundry Service 
Send your linen by parcel post

B e ll System

Business Men Who Solicit Busi­
ness by Telephone Sell More!

They give customers an opportunity to get 
what is especially desired, when it is to be 
had. They first make themselves useful, then 
valuable, then indispensable, by this sort of 
attention. With the Long Distance Tele­
phone, the radius of trade can be lengthened 
almost indefinitely.

Moreover, the volume of business transacted 
by each firm or individual may be increased 
without limit.

The Long Distance Service makes endless 
openings for hustlers.

Michigan State Telephone Company
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We Offer the Unsold Portion of

5 0 ,0 0 0  Shares of Common Stock Underwriting
OF THE

Linderman Steel &  Machine Company, Inc.

M uskegon, Michigan W oodstock , Ontario

At $7.00 per share Par Value $10.00

To Yield 8.57%.
Total Capitalization $1,800,000.

$600,000 7% Preferred (retirable) and $1,200,000 Common.

EARNINGS

E A R N IN G S  FOR T H E  P A ST  FIVE Y EA R S A V E R A G E  $122,000 per year or almost three times the preferred dividend.

DIRECTORS

C. H. H O L L IST E R ,
President Old N ational Bank, 

Grand Rapids, Mich.

B. A. LIN H E R M A N , 
President,

Muskegon, Mich.

J. R. SH A W ,
Vice President Canada Furniture Mfgrs., Ltd. 

Woodstock, Ont.

F. A. BACKSTROM ,
Manager Linderman Steel and Machine Co., Inc., 

M uskegon, Mich.

JO H N  Q. ROSS,
Attorney,

Muskegon, Mich.

ANTICIPATED FUTURE EARNINGS
From a letter of the President to us, we quote as follows:
“M arwick, M itchell, Peat & Company, in reporting the Company’s business, say: ‘It would appear conservative to estimate a 

profit of 30% on machinery sales.’ W ithout increased capital and equipment, we can m aterially increase the output of machines and 
therefore increase our net profit on each machine. Our normal capacity is about 125 machines per annum. The average selling price, 
per machine, is $5,000, which obviously is $625,000 in sales. We can exceed in net profit the estimate of the chartered accountants 
but, assuming 30% to be conservative, it would readily be seen that the net profit would amount to $187,500, which shows a net earn­
ing of over 12% on the common stock, after providing for the dividends on the preferred.”

DIVIDENDS
The next quarterly dividend of lV2% on the common stock is payable April 1, 1917, to stockholders of record March 15, 1917.

PRESENT USERS OF MACHINES

A m ong the present users of the machines are the follow ing concerns:

In U nited States 
Standard Oil Co. 
Studebaker Corporation. 
American Seating Co. 
Winchester Arms Co. 
Dn Pont Powder Co. 
Diamond Match Co.

In Canada
C. P. R. Angus Shops.
Canada Furniture Co., Ltd. 
Chevrolet Motor Co.
W. C. Edwards & Co.
Henry Morgan & Co.
Brunswicke, Balke, Collender Co.

TRANSFER AGENTS 

Standard Trust & Savings Bank, Chicago, 111.
R E SE R V A T IO N S W ILL BE R EC EIVED  BY W IRE A T  OUR E X P E N S E  U N T IL  Tuesday, Feb. 20, 1917. In the event of 

over-subscription we reserve the right to reject or pro-rate any subscriptions.
Full information upon request.

PERRY & POSEY
Harris Trust Building, Chicago, 111.
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M ich igan  Board  of Pharm acy. 
P re s id e n t—E . T. Boden, B ay  C ity. 
S ec re ta ry —C harles  S. Koon, M uskegon. 
T re a s u re r—G eorge F . S nyder, G rand 

R apids.
O th e r M em bers—L eonard  A. Seltzer, 

D e tro it; E llis  E . F au lk n e r, D elton.
N ex t E x a m in a tio n  Session—P re s s  H all, 

G rand  R apids, M arch  20, 21 a n d  22.

M ich igan  State Pharm aceutica l A s s o ­
ciation.

P re s id e n t—C. H . Jo n g ejan , G rand  
R apids.

S ec re ta ry —F. J .  W h ea to n , Jack so n . 
T re a s u re r—Jo h n  G. S teke tee , G rand  

R apids.
N ex t A nnua l M eeting—G rand  R apids, 

J u n e  19, 20 a n d  21, 1917.

M ich igan  Pharm aceutica l T rave le rs’ A s ­
sociation.

P re s id e n t—F red  L. R aym ond , G rand  
R apids.

S e c re ta ry  an d  T re a s u re r—W a lte r  S. 
L aw ton , G rand  R apids.

Making Cigars a Leading Line.
A good opportunity exists in every 

drug store to make cigars a leading 
line and one that will pay substantial 
profits.

Right buying, intensive selling and 
good cigars, kept good, will do the 
trick.

If you are a smoker, you know a 
fresh, moist full flavored 5-cent cigar 
tastes better than a stale, dry, dusty 
10-cent cigar, and men will patronize 
the store that has a reputation for 
keeping the former kind.

Cigars require considerable atten­
tion to keep them right, and to start 
with should be kept in a closed case 
with a suitable humidor to furnish 
the required moisture. In regard to 
humidors I have found the Electric 
Humidor to be one of the most satis­
factory ways of supplying moisture. 
The principle of the electric moisture 
is very simple, as it is merely a tank 
(preferably made of copper), in which 
to put the water, and in this tank an 
electric light is placed to Tieat the 
water so as to vaporize it more rap­
idly. A therm ostat arrangem ent is 
necessary so that the tem perature of 
the water may be regulated. A ther­
mometer is placed in the water to take 
temperature.

The tem perature required in an 
ordinary size case is about 70 degrees 
F. During the winter months when 
the room is being heated the cigars 
require more moisture than during 
the summer months, and in our case, 
we kept a tem perature of 90 degrees 
with an electric moistener. Another 
reason for keeping the cigars moist 
is that if they become dry they are 
liable to (become inhabited by to ­
bacco beetles.

One of the most effective ways to 
keep the cigar case is to put the low 
priced brands at one end, and the 
higher priced goods next. I t is not 
good policy to change the arrange­
ment of the cigars, as the customer 
will always be able to locate his 
favorite brand.

Each box should be distinctly 
marked with price tag showing price 
of cigar. The boxes should be kept 
well filled with cigars, as a customer 
is more apt to lift the five cigars from 
a full box than from one nearly emp­
ty-

An effective way of pushing slow 
sellers is to place them on top of the 
case, but they should be put back in 
the case over night, so as to get mois­
ture.

Courtesy is one of the main things 
back of the cigar counter. A cus­
tomer expects it, and also wants quick 
attention. Often he ‘expects you to 
help him select, if he is not acquaint­
ed with your brands. (In this case it 
would be an advantage to the clerk 
if he would study the different shapes 
and shades of cigars so that he may 
talk to the customer intelligently.)

A “smile” and “thank you” may help 
to bring him back.

George M. Levan.

Grand Rapids Drug Co. Retires From 
Business.

The Grand Rapids Drug Co., which 
was organized about two years ago 
by some of the leading druggists of 
Grand Rapids and surrounding towns, 
threw up the sponge last week and 
sold its stock to the Hazeltine & 
Perkins Drug Co. The reason for 
retiring from the business is attribut­
ed to the indisposition of the stock­
holders to patronize their own com­
pany. The plan on which the com­
pany was organized contemplated a 
rebate of 10 per cent, to all stock­
holders who purchased goods aggre­
gating $200 or more per month, but 
so few took advantage of this oppor­
tunity to secure a rebate on their 
purchases that the officers concluded 
that their efforts were not properly 
appreciated and supported and dis­
posed of the assets at a price that 
would enable them to return the 
stockholders all they had paid in 
originally.

Preparedness.
While walking along the street an 

epileptic dropped in a fit and was 
quickly rushed to the hospital. Upon 
removing his coat one of the nurses 
found a piece of paper pinned to the 
lining, on which was written;

“This is to inform the house surgeon 
that this is just a case of plain fit— 
not appendicitis. My appendix has al­
ready been removed twice.”

Heystek & Canfield Co.
W holesale

Wall Paper Paints 
Window Shades Factory Supplies 

G R A N D  RA PID S. M ICH.

Putnam's 
Menthol Cough 

Drops
The “Double A “ Brand

Packed in an attractive display carton, 
a valuable silent salesman.
Keep them in stock always.

PUTNAM FACTORY, 
National Candy Co., Inc. 

Makers
GRAND RAPIDS, MICH.

Saving $ $ $ $ $ $
Every merchant who secures any needed store equip­

ment from us is assured in the beginning of that important 
part of any transaction. We are better able than ever to 
serve you. Send for prices and cuts of what you need in 
“new” or “used” store or office fixtures.

Special bargains in fire proof safes, refrigerators, jew­
elry cases and clothing cabinets.

G rand R ap id s S to re  F ix tu r e  C o m p a n y
7 Ionia Avenue, N. W.

Soda Fountains and 
Store Fixtures

We are well aware that zero weather prevails but there has 
never been a winter in Michigan without a spring and never a 
spring without a .summer, and therefore, we are approaching our 
trade especially at this time in the interest of Guarantee Iceless * 
soda fountains, appliances, fruit juices, and supplies of all kinds.

We are distributing agents for the Wilmarth Show Cases 
and Store Fixtures. We have lately very thoroughly reorganized 
our department for the sale of these lines with very satisfactory 
results, having sold more fountains and fixtures in the last six 
months than we have ever sold in a year previous to this time.

Manufacturers of these lines have lately conceded that the 
wholesale druggist is the proper outlet to the retail drug trade. 
We have been able to verify this statement.

Our Mr. Arthur W. Olds is an experienced man and to any 
one of our customers who contemplates putting in a soda fountain 
or buying new fixtures'or replacing fixtures, we respectfully ask 
that you mention the same to us by letter or to one of our drug 
travelers. Our message especially at this time is that the spring 
and .summer are soon here and the very best service can be given 
at the earliest possible dates.

Hazeltine & Perkins Drug Co.
Wholesale Druggists Grand Rapids, Michigan
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Do You Remember
That mushy ice cream?
You had ordered an extra quantity to be ready for a
big rush and big profits next day. But the ice melted down on the 
way, and your cream, when you received it that morning, was soft 
and unsalable. Of course, there was no help for it. All day long 
you watched good profits and good customers travel across the 
street to your competitor.

And the worst of it is, that similarly unpleasant ex­
periences are likely to happen at any time—with ordinary ice 
cream.

But NOT with PIPER’S.
By an expensive process. PIPER’S CREAM is re-
cooled to Zero Fahrenheit—more than twice as cold as the coldest 
ordinary cream. Consequently less salt is required in packing, 
.the ice doesn't melt in transit, and PIPER’s reaches you in perfect 
condition.

Furthermore, PIPER’S will invariably come in per­
fect shape because it is always scientifically machine-made, sea­
soned and packed by the same formula. Our special methods of 
freezing improve both texture and flavor. We use the best sauces, 
the most expensive flavorings, and the richest of genuine country 
cream.

Why not avoid even one costly experience. Use
Write now for exclusive agency

Claude G. Piper
W holesale D istributor

286 Bridge Street. N. W. 
Grand Rapids. Mich.

Both Phones 2388

PIPER'S—THE ONE BEST, 
proposition in your town.

DUTCH MASTERS 
CIGARS

Made in a Model Factory
Handled by All Jobbers Sold by All Dealers

Enjoyed by Discriminating Smokers

G. J. JOHNSON CIGAR CO., Makers 
GRAND RAPIDS

WHOLESALE DRUG PRICE CURRENT
Prices quoted are nominal, based on market the day ot issue

B oric  (P ow d .) ... 17® 25
B oric (X ta l)  . . . . . 17® 25
C arbo lic  ............... 72@ 76
C itric  ..................... . 80® 90
M u ria tic  ............... 2%@ 3
N itr ic  ................... 7)4® 10
O xalic ................... . 65® 75
S ulphuric  ............. 2%@ 3
T a r ta r ic  .............. 82® 85

A m m onia
W ate r , 26 deg. . . 8 @ 12
W ate r , 18 deg. . . 5)4® 9
W ate r , 14 deg. . . 4)4® 8
C arb o n ate  ......... 14 @ 16
C hloride ............... 25 @ 35

B alsam »
C opaiba ............... 1 00@ 1 40
F ir  (C an ad a) . . 1 25@1 50
F ir  (O regon) . . 40® 50
P e ru  ..................... 4 50® 4 75
Tolu ....................... . 60® 80

B ark s
C assia  (o rd in a ry ) 25® 30
Cassia (S aigon) 90@1 00
E lm  (powd. 35c) 30® 35

76@1 85 
85 @2 00 
67 @ 70 
72(g) 78 
55(g) 60 
70® 75 
40@ 45 
50® 55 
18(g) 20

O ita
A lm onds, B itte r ,

t ru e  ............... 15 00® 16 00
A lm onds, B itte r ,

A lm onds. Sw eet,

A lm onds, Sw eet,

S a ssa fra s  (pow. 35c) @ 30 
Soap C ut (pow d.)

35c .......................  23® 25
B erries

Cubeb ................... 80 @ 85
F ish  ...................  15 mi 20
Ju n ip e r  ............... 8 @ 15
P rick ley  A sh . . . .  @ 30

E x tra c ts
L icorice ................. 38® 40
L icorice pow dered  70@ 75

F low ers
A rn ica  ................. 1 40@1 50
C ham om ile (G er.) 80® 85
C ham om ile  (R om ) 55® 60

G um s
A rnica  ........... 1 50® 1 60
A cacia , 2nd ......... 45® 5G
A cacia, 3rd ........... 45® 50
A cacia , S o rts  . . .  25® 30 
A cacia, pow dered  40® 50
Aloes (B arb . P ow ) 30® 40
Aloes (C ape P ow ) 20® 25 
A loes (Soc. P ow .) 40® 50
A safoe tida  . . . .  1 00@1 lu
A safoe tida , Pow d.

P u re  ............... l  15® 1 25
U. S. P . Pow d. 1 30® l 50

C am phor ............. 1 01® 1 05
G uaiac  .....................  45® 50
G uaiac , pow dered  @ 60
K ino  .........................  70® 75
K ino, pow dered  . .  75® 80
M yrrh  .....................  @ 40
M yrrh , pow dered  @ 50
O p iu m ............... 17 00@17 20
O pium , powd. 18 00@18 20 
O pium , g ran . 18 00@18 20
Shellac  .....................  50® 60
Shellac, B leached 55® 65
T ra g a c a n th  . . . .  2 50@3 00 
T ra g a c a n th  pow der 2 25 
T u rp en tin e  ........... 10® 15

Insectic ides
A rsen ic  ...................  15® 20
B lue V itrio l, bbl. ..@  16
B lue V itrio l, less  17® 25 
B ord eau x  M ix D ry  14® 20
H ellebore, W hite

pow dered  ...........  35® 40
In sec t P ow der . .  30® R*>
Lead, A rsen a te  . .  10® 30 
L im e a n d  S u lphu r 

Solution, gal. . .  15® 25 
P a r is  G reen  . . . .  37)4® 43

Ice C ream
P ip e r  Ice  C ream  Co., 

K alam azoo
B ulk  V an illa  ............... @ 75
Bulk F a n c y  ...............  @ 80
B rick  V an illa  ........... @ 25
B rick  F a n c y  ................@ 30

L eaves
B uchu ................. 1
B uchu, pow dered  1
S'age, bulk  .............
Sage, 14s loose . .
Sage, pow dered  . .
S enna, A lex .........
Senna, T in n ...........
Senna, T inn . pow.
U va U rsi ...............

Cubebs ............... 5 00@5 20 C apsicum  ............ @ 90
E igeron  ............. . 1 75@2 00 C ardam on  ............. @1 50
E u ca ly p tu s  ___ . 1 25@1 35 C ardam on, Comp. @2 00
H em lock, pure . . . .  @1 00 C atechu  ............... @ 60
J u n ip e r  B errie s 20 00@20 20 C inchona ............... @1 05
J u n ip e r  W ood . . 2 75@3 00 Colchicum  ........... @ 75
L ard , e x tra  . . . C ubebs ................... @1 20
L ard , No. 1 . . . . . .  85® 95 D ig ita lis  ............... @ 80
L av en d e r Flow . 5 50@5 75 G en tian  ................. @ 75
L avender, G a r’n  1 25® 1 40 G inger ................... @ 95
L em on ............... . 2 00@2 25 G uaiac  ................... @1 05
L inseed , boiled bbl. @ 98 G uaiac , A m m on. @ 80
L inseed , bid. le ss  1 03@1 08 Iodine ................... @2 00
L inseed , raw . bbl. @ 97 Tod In a. Oolnrla«« *** 00
I.inseed . rw . less  1 02® 1 07 Ipecac  ................... @ 75
M usta rd , tru e , oz. @2 00 Iron , clo................... @ 60
M u sta rd , a rtif ll 02. @2 25 K ino ....................... @ 80
N eatsfoo t ......... 85® 95 M yrrh  ..................... @1 05
Olive, pu re  . . . . 2 50@3 50 N ux V om ica . . . . @ 70
Olive, M alaga, O pium  ................... @3 50

yellow  ........... 1 60® 1 75 O pium , C am ph. @ 90
Olive, M alaga, Opium , D eodorz'd @2 75

g reen  ............. . 1 60@1 75 R h u b arb  ............... @ 70
O range. Sw eet . .4  00®4 20
O riganum , p u re  . .  ®2 50
O riganum , com ’l @ 75
P en n y ro y a l . . . .  2 25®2 50 
P e p p e rm in t . . . .  3 25@3 50 
Rose, p u re  . . .  18 00®20 00 
R osem ary  F low s 1 50@1 75 
Sandalw ood. E.

1.........................  13 50@13 75
S assa fras , t ru e  1 25®1 45 
S a ssa fra s , a r t if l’l 50® 60
Sr>«*a rm in t ......... 2 7503  00
Sperm  ................... 1 15@1 25
T an sy  .................  3 50®3 75
T a r. US*P ............. 30® 40
T u rp en tin e , bbls. @ 62 
T u rp en tin e , le ss  67® 72 
W in te rg reen , tr .  5 50@5 75 
W in te rg reen , sw ee t

b irch  ............... 4 00@4 25
W in te rg reen , a r t .  1 50@1 60
W orm seed  ......... 5 50@5 75
W orm w ood . . . .  3 75®4 00

Potassium
B icarb o n ate  . . . .  1 90®2 00
B ich ro m ate  ........... 60® 65
B rom ide ........... 1 80®2 00
C arb o n ate  ......... 1 60@1 75

pow dered ........... 60® 65
C hlora te , g ra n ’r  95@1 00
C h lo ra te , x ta l  or

pow d.......................  90® 95
C yanide ............... @1 75
Iodide . . . . . . . .  4 30®4 40
P e rm a n a g a n a te  3 75@4 00 
F ru ss ia te , yellow @1 50 
P ru ss ia te , red  . . . .  @3 60
S u lp h a te  ................... @1 10

Roots
A lk an et ............. 1 25@1 30
Blood, pow dered 20® 25
C alam us ............... 50@3 50
E lecam pane, pwd. 15® 20
G en tian , powd. 30® 35 
G inger, A frican ,

pow dered ........... 20® 25
G inger, J a m a ic a  ..30®  35 
G inger, Jam a ic a ,

pow dered  ........... 30® 35
G oldenseal pow. 7 50@7 70 
Ipecac, powd. . .3  25@3 50
L icorice  ................... 35® 40
Licorice, powd. . .  28® 35 
O rris, pow dered  30® 35 
Poke, pow dered  20® 25
R hubarb  ................. 75®1 00
R hubarb , powd. 75@1 25 
R osinw eed, powd. 25® 30
S a rsap a rilla , Hond.

g round  ............... 75® 80
S a rsa p a r illa  M exican,

g round  ............... 30® 35
Squills ...................  35® 40
Squills, pow dered  45® 65 
T um eric , powd. . .  13® 20
V alerian , powd. . .  @1 00

Beeda
A nise .......................  35® 40
Anise, p o w d e re d .. 40® 45
B ird, I s  ................. ® 10
C an a ry  ...................  8® 12
C araw ay  ................. 70® 80
C ardam on  ........... 1 80@2 00
C elery (Pow d. 40) 30® 35
C oriander ............... 20® 30
D ill ...........................  26® 30
F en n e ll ................... @ 75
F la x  .....................  7%@ 13
F lax , g ro u n d  . . . .  7)4® 13 
F oenugreek , pow. 10® 15
H em p .....................  8® 12
L obelia  ...................  40® 50
M u sta rd , yellow  19® 25 
M u sta rd , b lack  ..19®  25
M usta rd , powd. 2 2 6  8n

P a in ts
Lead, red  d ry  . .  10 @10% 
Lead, w h ite  d ry  10 @10% 
L ead, w h ite  oil 10 ®10U 
O chre, yellow  bbl. 1 @ 
O chre, yellow less 2 @ 5
P u tty  ..................... 2%@ 5
Red V en et'n  bbl. l% @  «
Red V en e t’n less 1%@ 5
V erm illion. A m er. 25® 30
w h itin g , bbl............  @144
W hiting  ...................  2® 5
L. H . P . P repd . 1 90@2 00

M iscellaneous
A cetan a lid  ............. 85® 96
A lum  .........................  9@ i2
Alum, pow dered  and

* ro u “ d ...............  11® is
B ism uth , Subnl-

t r a te  .................  3 60@3 70
B orax  x ta l  o r

pow dered  ...........  10(g) 15
C an th a rad e s  po 2 00® 12 00
Calom el ............... i  91@2 uo
C apsicum  ............... 30® 35
C arm ine ............... 6 50® 7 00
c a s s ia  B uds ......... @ 43
Cha'i£S p ...........V  30@ 35X? „ P rep a re d  . .  6® 8)4 
C halk P rec ip ita te d  1 a 1*
C hloroform  ........... 75® 83
C hloral H y d ra te  1 92 @2 12
C ocaine ............. 5 9o@6 10
Cocoa B u tte r  . . . .  guuji 70 
C orks, list, less  70%
C opperas, bb ls...........  @ 2
C opperas, less  . .  2)4® 7
C opperas, pow d. . .  4® 
C orrosive Sublm . 1 75 @1 80 
C ream  T a r t a r  . . . .  50® 55
C uitlebone  ............. 45^  33
D ex trine  ............... 7 0  49
D o v er's  P ow der . .  @3 00
E m ery , a ll Nos. 6® 10
Em ery, pow dered 5® j  
E psom  S alts , bbls. @ 3
E psom  S alts , less  3%@ 7
£rffo t .................  1 2 6 0 1  50
E rgo t, pow dered  2 76@3 00
F lake W h ite  . . . .  15® 20 
F o rm ald eh y d e  lb. 15® 20
G elatine  .............  1 10® 1 15
G lassw are, fu ll cs. 75% 

G lassw are, le ss  70% 
G lauber S a lts  bbl. ® 1% 
G lauber S a lts  leas 2® *
Glue, b row n  ........... 18® 25
Glue, b row n grd . 20® 25
Glue, w h ite  ........... 20® 28
Glue, w h ite  g rd . 20® 30
G lycerine ...............  58® 70
Hops .......................  46 ® «0
H ops .........................  46® 60
Iodine ................. 5 68® 5 91
Iodoform  ...........  6 78® 6 94
Lead A ceta te  . . . .  20® 26
Lycopdium  ......... 1 75® 2 00
M ace .....................  85® 90
M ace, pow dered  95 @1 00
M enthol .............  4 75@5 00
M orphine ........... 8 85® 9 05
N ux V om ica . . . .  20® 25 
N u x  V om ica, pow. @ 20 
Pepper, b lack  pow. @ 35
Pepper, w h ite  ......... @ 40
P itch , B u rg u n d y  . .  @ 1 5
Q u assia  ................... 12® 15
Q uinine ...................  65® 75
Rochelle S a lts 43® 50
S acch arin e  oz.............@1 i t
S a lt P e te r  ...........  42® 45

C roton

75@8 00 Poppy ....................... @ 60 Seid litz  M ix tu re  . . 36® 40
Q uince ..................... @1 25 Soap, g reen  ......... . 20® 25

25@1 50 R ap e  ..................... 10® 16 Soap, m o tt c a s tile  12® 16
S abad illa  ............... @ 35 Soap, w h ite  cas tile

66® 75 S abad illa , powd. . . 35® 45 case  ..................... @8 50
75@2 00 Sunflow er ............. 7® 10 Soap, w h ite  cas tile
50@2 75 W orm  A m erican @ 25 less, p e r  b a r  . . . .  @ 90
00® 2 25 W o rm  L e v a n t . .  1 50® 1 75 Soda A sh ........... 4)4® 10
00® 8 20 Soda B icarb o n ate 2)4® 6
35@1 60 T in c tu res Soda, S a l ............. 1*@ 6
50®2 70 A conite ................. @ 75 S p ir its  C am phor ® 75
80@1 92 A loes ..................... @ 65 S u lp h u r ro ll . . . . i% ® •
26@1 40 A rn ica  ................... @ 75 S u lphu r Subl. . . t o 1
90 @1 20 A safo e tid a  ........... @1 35 T a m a rin d s  ........... . 16® 20
85® 2 00 B elladonna  ........... @1 65 T a r t a r  E m etic  . . . .  ® to
20® 25 B enzoin  ................. @1 00 T u rp en tin e  Ven. 50@3 50
75@5 00 B enzoin Com po’d @1 00 ’V anilla  Ex. p u re 1 00® 1 50
35® 1 45 B uchu ................... @1 50 W itch  H azel . . . . . 70@1 05
60®1 80 C an th a rad ie s  . . . @1 80 Z inc S o lp h a te  , . . 10® l i

*
A

4
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These quotations are carefully corrected weekly, within six hours of mailing, 

and are intended to be correct at time of going to press. Prices, however, are 
liable to change at any time, and country merchants will have their orders filM
st market prices at date of purchase.

ADVANCED
Poppy Seed 
Sp lit  Peas 
M o lasse s

F lo u r
DECLINED

Index to Markets
B y  Colum ns

Col
A

A m m onia .......................  1
Axle G rease  ...................  1

B
B aked  B ean s  .................  1
B a th  B rick  .....................  1
B luing  ...............................  1
B re a k fa s t Food ........... 1
B room s .............................  1
B ru sh es  ...........................  1
B u tte r  Color ................. 1

C
C andles ...........................  1
C anned Goods ............. 1-2
C a tsu p  ........................   2
C heese .............................  2
C hew ing G um  ............... 3
C hocolate  .........................  3
C lo thes L in es  ............... 3
Cocoa ...............................  3
C ocoanut .........................  3
Coffee ...............................  3
C onfections .....................  4
C rack e rs  .......................  5, 6
C ream  T a r t a r  ...............  6

D
D ried F r u i ts  .................  6

E
E v a p o ra ted  M ilk ......... 6

F
F a rin aceo u s  G o o d s ----- 6
F ish in g  T ack le  ...........  6
F lav o rin g  E x tra c ts  . .  7
F lo u r an d  F eed  ............... 7
F ru i t  J a r s  .........................  7

G
G ela tin e  .........................  7
G ra in  B ags ...................  7

H
H e rb s  .............................. 7
H ides a n d  P e lts  ............... 8
H o rse  R ad ish  ................... 8
H oney  ................................ 7

J
Je lly  .................................  8
Je lly  G lasses .................  8

M
M acaron i ...........................  6
M aplelne .........................  8
M eats , C anned  ............. 9
M ince M ea t .....................  8
M olasses ...............................  8
M u sta rd  ...........................  8

N
N u ts  ...................................... 4

O
O lives .................................... 8

P
P e a n u t B u tte r  ................ 8
P e tro leu m  P ro d u c ts  . .  8
P ick les  .................................. 8
P ip e s  ...................................... 8
P la y in g  C ard s  ................... 8
P o ta s h  .................................. 8
P ro v isio n s  ...........................  8

R
R ice ........................................ 9
Rolled O a ts  .....................  9

8
S alad  D re ss in g  .............  9
S a le ra tu s  .............................  9
Sal Soda .............................  9
S a lt ........................................ 9
S a lt F is h  ...........................  9
Seeds ....................................  10
Shoe B lack in g  ................  10
Snuff ....................................  10
Soda ..................................... 10
Spices ..................................  10
S ta rc h  ................................. 10
S yrups  ................................  10

T
T ab le  S auces  .................... 10
T e a  ......................................... 10
T obacco  .............  11, 12, IS
T w in e  .................................  IS

V
V inegar ..............................  1>

W
W ick lng  ..............................  18
W oodenw are  ................  IS
W ra p p in g  P a p e r  . . . . .  14

Y
T o as t C ak e  ........................ M

AMMONIA
12 os. ovals, 2 doz. box 1 60

A X LE G R EA SE 
F ra z e r’s

ltb . wood boxes, 4 doz. 3 00 
l ib .  t in  boxes, 3 doz. 2 35 
3%Ib. tin  boxes, 2 dz. 4 25 
101b. pails, p e r doz. . . 6  00 
151b pails, p e r doz. . .7 20 
251b. pails, p e r doz. ..12  00

BA KED  B EA N S
No. 1, p e r  doz.....................95
No. 2, p e r  doz.................1 45
No. 3, p e r doz.................. 2 35

BATH BRICK 
E nglish  ...........................  95

BLUING
Jen n in g s ’

C ondensed P e a r l  B lu ing  
Sm all, 3 doz. box . . . .  1 95
L arge , 2 doz. b o x ___ 2 40

F o lg e r’s
S um m er Sky, 3 dz. cs. 1 80 
S um m er Sky, 10 dz. bbl 6 00

B R E A K FA ST  FOODS 
B ea r Food, P e tt i jo h n s  2 75 
C racked  W h ea t 24-2 2 90 
C ream  of W h ea t . . . .  5 40 
C ream  o f R ye, 24-2 . .  
Q u ak er Puffed  R ice . .4  30 
Q u ak er Puffed  W h ea t 4 30 
Q u ak er B rk fs t B iscu it 1 90 
Q uaker C orn  F la k e s  . .  2 00 
W ash in g to n  C risps . .  2 30
W h ea te n a  .....................  4 50
E v a p o r’ed S u g a r C om
G rape  N u ts  ............... 2 70
S u g a r C orn F la k e s  . .  2 50
H olland  R usk  .............  3 80
K rin k le  C orn  F lak es  2 00 
M ap l-F lake , W hole

W h e a t .........................  4 05
M inn. W h ea t M eal . .  5 00 
R alston  W h ea t Food

L a rg e  18s ................. 2 25
R alsto n  W h t Food 18s 1 45 
R oss’s  W hole W h ea t

B iscu it .........................  2 70
Saxon W h ea t Food . .  3 25 
S hred  W h ea t B iscu it 3 60
T risc u lt, 18 ................. 1 80
P illsb u ry ’s  B es t C er’l 1 50 
P ost T o astie s , T -2 . .  2 60 
P o s t T o astie s , T-S . .  2 70 
P o s t T av e rn  P o rrid g e  2 80

BROOMS
F an cy  P a rlo r , 25 lb. . .  6 00 
P a rlo r, 5 S tring , 25 lb. 5 75 
S tan d a rd  P a rlo r , 23 lb. 5 00
Common, 23 lb ...............- 4 75
Special, 23 lb......................4 50
W arehouse, 23 lb .......... 6 25
Com m on, W h isk  ......... 1 30
F ancy , W h isk  ................. 1 76

B R U 8H E S
Scrub

Solid B ack, 8 in .........  75
Solid B ack, 11 in  . . . .  95
P o in ted  E n d s  .............  85

Stove
N o. 8 .................................  90
No. 2 .............................  1 26
No. 1 ...............................  1 75

Shoe
No. 8 ...............................  1 00
No. 7 ...............................  1 30
No. 4 ...............................  1 70
No. 8 ...............................  1 90

B U T T E R  COLOR 
D andelion , 25c size  . .  2 00

C A N D L ES
P araffine , 6s ................ 7
P ara ffine , 12s .............. 7%
W ick ln g  .......................  20

C A N N E D  GOODS 
A pples

3 lb. S ta n d a rd s  . .  @ 9 0
No. 10 ................... @3 00

B lackberries
2 lb ..........................  1 75@2 00
S ta n d a rd  No. 10 @6 75

B eans
B aked  ....................  1 00@1 80
R ed K i d n e y ........... 96@1 00
S tr in g  ................... 1 10@1 75
W ax  ....................... 1 00@1 75

B lueberries
S ta n d a rd  .......................  1 40
N o. 10 .............................. I N

C lam s
L ittle  N eck, 1 lb ...........1 35

Clam  Bouillon
B u rn h a m ’s  % p t ...........2 25
B u rn h a m ’s  p ts .................. 3 75
B u rn h a m ’s  q ts .................. 7 60

C orn
F a ir  .............................
Good .....................  1 45@1 75
F a n c y . .........................

F ren ch  P eas  
M onbadon (N a tu ra l)

p e r doz. .......................
G ooseberries

No. 2, F a ir  m...................
No. 2, F a n c y " ...................

H om iny
S ta n d a rd  .........................  1 00

L obste r
V4 lb .....................................  1 80
% lb ....................................  3 00
P icn ic  F la t  ................. 3 10

M ackerel
M ustard , 1 lb .................  1 80
M ustard , 2 lb .................  2 80
Soused, 1% lb ...............  l  60
Soused, 2 lb ........................2 75
T om ato , 1 lb ...................  1 50
T om ato , 2 lb .................  2 80

M ushroom s
B u tto n s , % s .................  @30
B u tto n s , I s  .................  @45
H otels, I s  .....................  @39

O ysters
Cove, 1 lb ..................  @1 00
Cove, 2 lb ...................  @1 60

P lum s
P lum s ................... 1 50@2 OO

P e a rs  In S y rup  
No. 3 c an , p e r  dz. 2 50@3 00 

P eas
M arro w fa t ........... 1 10@1 25
E a rly  J u n e  ......... 1 35@1 45
E a rly  J u n e  s lf td  1 4a@ l 65 

P each es
F ie  .........................  1 00@1 25
No. 10 s ize  c an  p ie  @3 26 

P ineapp le
G ra ted  ................... l  75@2 10
Sliced ...................  1 45@2 60

Pum pk in
F a ir  ...................................  1 10
Good .................................  1 20
F an cy  ...............................  1 30
No. 10 .............................  3 50

R asp b errie s
No. 2, B lack  S y rup  . .  1 60
No. 10, B lack  ...............  7 00
No. 2, R ed P rese rv e d  2 60 
No. lO, R ed, W a te r  . .  7 25 

Salm on
W arre n s , 1 lb. T a ll . .  2 40 
W arren s , 1 lb. F la t  . .  2 50
R ed A lask a  ___  2 10 @2 20
M ed. Red A la sk a  1 40 @1 60 
P in k  A lask a  . . . .  @ l 26 

S a rd in es
D om estic, % s ............... 4 50
D om estic, % M u sta rd  4 50 
D om estic, % M u sta rd  4 25 
N orw egian , % s . . . .  11@16
P o rtu g u ese , % s ___ 22@30

S au e r K ra u t
No. 3, c an s  .....................  1 50
No. lO, c a n s .........

S h rim ps

F a i r
Good
F a n c y

Succotash

Strawberries

Tom atoes

Tuna

C A T S U P

C H E E S E
A cm e .....................
C arson  C ity  . . . .
B r i c k .......................
L eiden  ...................
L im b u rg e r ...........
P in eap p le  ........... 1
E d am  ...................
S ap  Sago ...............
Sw iss, D om estic

C H E W IN G  GUM
A dam s B lack  J a c k  ___  62
A dam s S ap p o ta  ...........  65
B eem an’s  P ep s in  ......... 62
B eech n u t ...........................  60
C h ic le ts  .........................  1 33
Colgan V iolet C hips . .  65 
Colgan M int C hips ..- . .  65
D en tyne  .............................  62
D oublem int .......................  64
F lag  S pruce  ...................  62
H eshey  Gum  ...................  45
Ju icy  F r u i t  .....................  64
R ed R obin  .......................  62
S te rlin g  G um  P ep . . .  62
S te rlin g  ,7 -P o in t .............  62
S p ea rm in t, W rig leys  . .  64 
S p ea rm in t, 5 box ja r s  3 20 
S p ea rm in t, 6 box ja r s  3 85
T ru n k  S pruce  ...................  62
Y u ca tan  ............................ 62
Zeno ...................................... 64
S m ith  B ros. G um  ...........  62
W rig leys  5 box lo ts  . .  61
O. K . G um  .......................  70

CH OCO LA TE 
W a lte r  B ak e r & Co.

G erm an ’s  S w ee t .............  24
P rem iu m  ...........................  35
C araca s  .............................  28

W a lte r  M. L ow ney  Co.
P rem iu m , % s ...................  35
P rem iu m , % s .................  35

C L O T H E S  L IN E
P e r  doz.

No. 40 T w isted  C otton  1 30 
No. 50 T w isted  C otton  1 70 
No. 60 T w isted  C o tton  2 20 
No. 80 T w isted  C otton  2 40 
No. 50 B ra ided  C otton  1 75 
No. 60 B ra id ed  C otton  2 00 
No. 80 B ra ided  C o tton  2 50 
No. 50 S ash  Cord . . . .  2 50 
No. 60 S ash  C ord . . . .  3 00
No. 60 J u te  ...................  90
No. 72 J u te  ...................  1 10
No. 60 S isa l ................. 1 00

G alvanized  W ire  
No. 20, each  100ft. long  1 90 
No. 19, each  100ft. long 2 10 
No. 20, e ach  100ft. long 1 00 
No. 19, each  100ft. long 2 10 

COCOA
B ak e r’s  ...............................  39
C leveland ...........................  41
Colonial, % s ...................  35
Colonial, % s .....................  33
E p p s  .................................... 42
H e rsh e y 's , % s .................  32
H e rsh e y ’s, % s .................  30
H u y le r
Low ney, % s
L ow ney, % s ...................  37
Low ney, % s 87
L ow ney, 5 lb. c an s  . . . .  37 
V an  H o u ten , % s ...........  12
V an H o u ten , % s ........... 18

■ ta  36
65 
36

V an  H o u ten , % s 
V an  H o u ten , I s
W a n - E ta  ...........
W eb b  .................................... 33
W ilber, % s .......................  33
W ilber, % s .......................  82

C O C O A N U T  
D u n h am ’s p e r lb.

%s, 5 lb. case  ...............  30
%s, 5 lb. case  ...................  29
%s, 15 lb. case  ...............  29
%s, 15 lb. case  ...............  28
Is , 15 lb . case  .................  27
% s & Vis, 15 lb. case  . .  28
Scalloped G em s ...............  10
% s & Vis p a ils  ...............  16
B ulk, p a ils  .......................  16
B ulk, b a rre ls  ...................  15
B ak e r’s B razil Shredded  
70 5c pkgs., p e r  case  2 60 
36 10c pkgs., p e r  case  2 60 
16 10c an d  33 5c pkgs.,

p e r  case  .....................  2 60
B ak e rs  C anned, doz. . .  90

C O F F E E S  R O A S T E D  
Rio

C om m on .......................  19
F a ir  .................................  19Vi
Choice .............................  20
F a n c y  ................................. 21
P e a b e rry  .......................  23

S an tos
. . . 1  85 C om m on ..................... . .  20
. .  2 40 F a i r  ............................. . .  20%

Choice ......................... . .  21
F a n c y  ......................... . .  23

. 1 50 P e a b e r ry  ...................
M aracaibo

. .  28

F a ir  ............................. . .  24
. .  2 00 .. 26
. .  2 75 M exican
. .  1 30 
. .  1 60 
. 6 00

Choice ......................... . .  25
F a n c y  ....................... ... 26

G ua tem ala
F a i r  ............................. . .  25

C ase F an o y  ........................... 28
. . . 4  50 Ja v a
. . . 7  00 P r iv a te  G row th  ___ 26@30
..10  00 M andling  ................... 31@35

A ukola  ....................... 30@32
..  1 40 M ocha
. .  2 40 S h o rt B ean  ............... 25 @27

L ong  B ean  ............... 24 @25
@26% H. L. O. G ............. . 26@28
@26% Bogota .

F a ir  ............................. . .  24@ F a n c y  ......................... . .  26@25 E x ch an g e  M ark et. S teady
@1 80 
@

Spot M ark e t, S tro n g  
Package

N ew  Y ork  B asis  
A rbuck le  .......................  20 50

M cLau gh lin ’s  XXXX 
M cL augh lin ’s  X X X X  

pack ag e  coffee ia sold to  
re ta ile rs  only. M ail a ll o r ­
d e rs  d ire c t to  W . F . M c­
L augh lin  & Co., Chicago. 

E x tra c ts
H olland. Vi gro. bxs. 95
F elix , Vi g ro ss  ........... 1 15
H u m m el’s  foil, Vi gro. 85 
H u m m el’s  tin , Vi gro . 1 43

C O N F E C T IO N E R Y
S tick  C andy P a ils

H o rehound  ...................  12
S ta n d a rd  .......................  12
S ta n d a rd , sm all . . . . .  13
T w ist, sm all ............... 13

C ases
Ju m b o  .............................  l2Vi
Jum bo , sm all ............. 13
B ig  S tick  .......................  12 Vi
B oston  S u g a r S tick  . .  16 

Mixed C andy
P a ils

B roken ...........................  12
C u t L oaf .......................  13
F ren ch  C ream  ........... 13
F an cy  .............................  14
G rocers ...........................  9
K in d e rg a rte n  ...............  13
L e a d e r .............................  12
M onarch  ......................... 12
N ovelty  ...........................  13
P a ris  C ream s ............... 14
P rem io  C ream s ........... 17
R oyal ...............................  lOVi
Special .............................  11
V alley C ream s ........... 16
X  L  O .............................  10

C R A C K E R S

N atio n a l B iscu it C om pany  
B ran d s

In -e r-Sea l T rade  M a rk  
Package  Goods

P e r  doz.
B aro n e t B iscu it ........... 1 00
C am eo B iscu it ...........  1 50
C heese Sandw ich  . . . .  l  00 
C hocolate  W afe rs  . . . .  1 00
F ig  N ew ton  .................  l  00
F iv e  O’Clock T ea  B e t 1 00 
.G inger S naps  N BC . .  1 00 
G rah am  C rack e rs  . . . .  1 00
L em on S n ap s  ...............  50
O y ste re tte s  ...................  50
P e a n u t S andw ich  . . . .  1 00
P re tzeen o s  .....................  50
R oyal T o as t .................  1 00
Social T ea  B iscu it . .  1 00
S a ltin e  B iscu it ........... 1 00
S a ra to g a  F la k e s  ......... 1 50
Soda C rackers , N BC 1 00 
Soda C rack e rs  P rem . 1 00
T okens .............................  1 00
U needa B iscu it ...........  50
U needa  J in je r  W ay fe r  1 00
V an illa  W afe rs  ........... 1 00
Zu Zu G inger S n ap s  50
Z w ieback .......................  1 00

Other Package  Goods 

B arn u m ’s  A n im als  . .  50
Soda C rack e rs  NBC

F am ily  Size P a c k ag e  2 50

S pecialties
P a ils

A u to  K isses  (b a sk e ts ) 14 
B onnie B u tte r  B ites  . .  18 
B u tte r  C ream  Corn . .  16 
C aram el Bon B ons . .  16 
C aram el C ro q u e tte s  . .  16
C ocoanut W affles ___  14
Coffy Toffy ...................  16 .
N a tio n a l M in ts  7 lb t in  20
Fudge, W aln u t ............. 16
Fudge, F ilb e r t ..............  16
F udge , Choco. P e a n u t 14 
Fudge. W h ite  C en te r 15
Fudge, C herry  .............  15
Fudge. C ocoanut . . . .  15 
H oneysuck le  C andy . .  18
Iced M aroons ............... 16
Iced G em s ..................... 16
iced  O range Je llies  . .  13 
I ta lia n  Bon Bons . . . .  14
Je lly  Mello ...................  13
AA L icorice  D rops

5 lb. box ...............  1 25
L ozenges, P ep  ........... 14
L ozenges. P in k  ........... 14
M anchus .......................  14
M olasses K isses, 10

lb. box .........................  14
N u t B u tte r  P u ffs  . . . .  14 
S ta r  P a ttie s . A sst . .  14 

C hoco lates P a lls
A sso rted  Choc...............  16
A m azon C aram els  . .  16
C ham pion  .....................  15
Ct”>c. C hips, E u re k a  20
C lim ax ...........................  16
E clipse , A sso rted  . . . .  16 
Idea l C hocolates . . . .  16 
K londike C hoco lates 21
N abobs ...........................  21
N ibble  S tick s  ............... 26
N u t W afe rs  .................  21
Ocoro Choc C aram els  18
P e an u t C lu ste rs  ..........  24
Q u in te tte  .......................  16
R egina ...........................  14
S ta r  C hocolates ......... 15
S uperio r Choc, (lig h t)  18 

Pop C orn Goods 
W ith o u t p rises. 

C rack e r J a c k  w ith
coupon .......................  3 25

C ra ck e r-Ja c k  P r ize  . .  3 50
H u rra h , 100s ............... 3 50
H u rra h , 60s ...................  1 75
H u rra h , 24s ............... 85

Cough D rops
B oxes

P u tn a m  M enthol . . . .  1 20 
S m ith  B ro s .....................  1 30

N U T S — W hole
lbs.

A lm onds, T a rrag o m t 20 
A lm onds, C alifo rn ia  

so ft shell D rak e  ..@ 20
B razils  .....................  18@20
F ilb e r ts  .......................  @18
Cal. No. 1 S. S. . . .  @20 
W aln u ts , N ap les  16%@18% 
W aln u ts , G renoble 
T ab le  n u ts , fa n cy  13@14 
P ecan s , L a rg e  . . . .  @16 
P ecan s , E x. L a rg e  @17 

Shelled
No. 1 S p an ish  Shelled

P e a n u ts  ............. 9 @ 9%
Ex. Lg. Va. Shelled

P e a n u ts  ............. 9%@10
P ecan  H a lv es  ......... @75
W aln u t H a lv es  . . . .  @50
F ilb e r t M eats  ..........  @38
A lm onds .....................  @45
Jo rdon  A lm onds __

Peanuts 
F a n c y  H  P  S uns

R aw  ................... 6%@ 6%
R o as ted  ............. 7%@ 7%-

H. P. Jum bo.
R aw  ................... 8%@ 8%
R o asted  . . . . . .  9%@ 9%

B u lk  Goods
C ans an d  boxes

A n im als .........................  13
A tian tic s , A ss td ...........  16
A vena  F ru i t  C akes  . .  15
A rrow root B i s c u i t ___ 18
B onnie Doon C ookies 12
B ouquet W a f e r s ...........22
B righ ton  .........................  15
C anto  C akes .................  18
C artw heels , P la in  . . .  12 
C artw heels . Icied . . .  13
C ecelia B iscu it ...........  18
C heese T id  B i t s ...........20
C hocolate  B a r  (c an s) 20
C hocolate  D rops ......... 20
C ircle Cookies .............  15
C ocoanut T affy  B a r  . .  16 
C ocoanut M acaroons 25 
Choc. H oney  F in g e rs  20 
Coffee C akes, Iced  . . .  15
C opia C akes .................  14
C racknels  .......................  25
C ru m p e ts  .......................  15
C ream  F in g e rs  ........... 18
C ry s ta l J u m b l e s ...........14
D in n er P a il M ixed . .  15 
E x tra  W ine  B iscu it . .  14
F ig  C akes A ss td ............ 15
F ig  N ew tons .................  16
F ires id e  P e a n u t Ju m b  13 
F lu ted  C ocoanut B a r  15
F ro sted  C ream s ..............12
F ro sted  R aisin  Sqs. . .  14
F ru ite d  O vals ...............  12
F ru ite d  O vals, Iced  . .  13
F u ll Moon .......................  12
G inger D rops ............... 16
G rah am  C rack e rs  . . .  12 
G inger S naps  R ound  11 
G olden Rod S andw ich  18
H ippodrom e B a r ...........15
H oney  B lock C akes . .  17 
H oney  C akes, N B C

Iced  ...............................  15
H oney  F in g e rs  A sst. 16 
H ousehold  Cooks. Iced  14
Im p e ria ls  .......................  12
Ju b ile e  M ixed ...............  15
K a ise r  Jum bles, Iced  15 
L ad y  F in g e rs  Sponge 35 
L eap  Y e ar Ju m b le s  . .  25 
L em on B iscu it S q u a re  12
L em on C akes ...............  15
L em on G em s .................  15
L em on W afe rs  ........... 20
L em on T h in  .................. 20
L o rn a  D oone ...............  20
L u x u ry  B iscu it ........... 18
M acaroon  Ju m b le s  . .  25
M an d a lay  .......................  14
M ary  A nn .....................  12
M arshm allow  P e c a n s  22 
M olasses F r u i t  C ookies

Iced  ................................ 14
O atm eal C ra ck e rs  . . . .  12
O range G em s ...............  12
P e n n y  A sso rted  ...........  15
P icn ic  M ixed ...............  16
P in eap p le  C a k e s ...........18
P risc illa  C ake ...........  10
R aisin  C ookies ...........  14
R aisin  G em s ...............  15
R oyal T o a s t ......................12
R everes  A ss td ...............  20
R ichwood .......................  12
R itten h o u se  B isc u it . .  18
S nap aro o n s ...................  16
Social T ea  B iscu it . . .  18 
Spiced Ju m b les, Iced  15
Spiced W afe rs  .............  14
S u g a r C rim p ...............  12
Sniperba ............................ 12
T okens .............................  16
T rilby  C ream s ........... 18
V an illa  W a fe rs  ........... 25

B u tte r
B oxes

N B C ,  S q u a re  ........... 10
N B C ,  R ound  ...........  10
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6 7 8 9 10 11
Soda

N B C  Soda C rack e rs  10
P rem iu m  Sodas ........... 12
S a ra to g a  F l a k e s ...........16

O yste r
D andy, O y sters  ........... io
N B C  O y sters  S q u are  10

Specia lties
N ab isco  (10 c en t tin s )  1 00 
N abisco  (No. 204 T in ) 2 25
L o rn a  Doone ............... l  00
A nola  ...............................  i  00
A nola (202 T in) . . 1  65 
L o tus, S m all T in s  . . . .  1 00 
L otus, Sm all C ans . . .  1 65 
L o tu s, L a rg e  C ans . . .  3 25 

Above q u o ta tio n s  of N a ­
tio n a l B iscu it Co., su b jec t 
to  ch an g e  w ith o u t notice.

C R E A M  T A R T A R
B arre ls  o r D rum s .......  50
S quare  C ans ................  54
Boxes ............  5i
F an cy  C addies 59

d r i e d  f r u i t s
Aoples

g v a p o r ’ed  C hoice b lk  @8% 
■ v ap o r ed F a n c y  blk @9%

A pricots
C alifo rn ia  ...................  15® 17

C itron
C orsican  ........................... jg

C u rran ts
Im p o rted , 1 fb. pkg. 19 
Im ported , b u lk  .............. " i8%

Peaches
M uirs—Choice, 251b. 8
M uirs—F an cy , 25 lb. .'. 8% 
F ancy , P eeled , 251b. . . 1 2

Peel
L em on, A m erican  . . . .  15 
O range. A m erican  . . . .  16

R a is in s
C luster, 20 ca r to n s  . .  
Loose M usca tels, 4 Cr. 9 
Loose M usca tels, 3 Cr! 8% 
L. M. Seeded, lib  10%@10%

C a lifo rn ia  P runes 
90-100 25 lb. boxes ..@  814 
80- 90 25 ’b. boxes ..<§> 8% 
70- 80 25 lb. boxes 9% 
60- 70 25 lb. boxes ..@ 10 
50- 60 25 lb. boxes ..@ 10%  
40- 50 25 lb. boxes ..@11

E V A P O R A T E D  M I L K  
Red Band  B rand

B a£y  .................................  3 65
Tkll ...................................  4 90

F A R IN A C E O U S  G O O D S
B eans

C alifo rn ia  L im as ........... 10
Med. H and  P ick ed  . .  7 50 
B row n H o lland  .......... 6 50

Fa r in a
25 1 lb. p ack ag es  ___  1 95
B ulk, p e r  100 lb ...........6 75

O rig in a l H olland R usk 
P ack ed  12 ro lls  to  c o n ta in e r 
3 co n ta in e rs  (40) ro lls 3 80

H om iny
P e a rl, 100 lb. s a c k ___ 3 50
M accaron i and V erm icelli 

D om estic, 1 lb. box . .  75 
Im p o rted , 25 lb. box . . .

Pearl Barley
C h es te r  ...........................  5 00
P o r ta g e  .........................  7 00

Peas
G reen, W isconsin , bu. 6 00 
Split, lb .................................. 10

Sago
E a s t  In d ia  ....................... 9%
G erm an , sac k s  ............. 9%
G erm an, b roken pkg.

Tapioca
F lak e , 100 lb. sack s  . .  9% 
P e a rl, 100 lb. sack s  . .  9%
P e a rl, 36 p k g s ...............  2 60
M inute , 10 ox., 3 doz. 3 60

F IS H IN G  T A C K L E
% to  1 In. ................. . . .  6
1% to  2 In ................... . . .  7
1% to  2 in ................... . . .  9
1% to  2 In .................... . .  11
2 In ................................. . .  15
8 in .................................. . .  20

C otton  L ines
No. 1, lo  fe e t ......... . . .  5
No. 2, 15 fe e t ......... . . .  7
No. 3, 15 fe e t ......... . . .  9
No. 4, 15 fe e t ........... . .  10
No. 5, 16 f e e t ............ . . 1 1
No. 6, 15 fe e t ........... . .  12
No. 7, 15 fe e t ........... . .  15
No. 8, 15 fee t .......... . .  18
No. 9, 15 fe e t ........... . .  20

L inen  L ines
Sm all ........................... . . .  20
M edium  ........................ . . .  26
L a rg e  ........................... . . .  34

Poles
B am boo, 14 f t . ,  p e r doz. 55
B am boo, 16 f t. ,  p e r doz. 60
B am boo, 18 f t ,  p e r  dea. 86

F L A V O R IN G  E X T R A C T S  
Jenn ings D  C  B rand

P u re  V anilla
No. 1, % oz....................... 90
No. 2, 1% oz......................1 25
No. 4, 2% oz......................2 25
No. 3, 2% oz. T a p e r  2 00
2 oz. F la t  ......................2 00

T erpene less  
P u re  L em on

No. 1, % oz. P a n e l . .  75 
No. 2, 114 oz. P a n e l 1 13 
No. 4, 2% oz. P an e l 2 00 
No. 3. 2% oz. T a p e r  1 75 
2 oz. F la t  .......................  1 75

F L O U R  A N D  F E E D  
G rand  R ap ids  G ra in  &

M illing Co.
W in te r W h ea t

P u r ity  P a te n t  ............... 9 00
F a n c y  S p r i n g ................. 10 50
W izard  G rah am  ....  8 80
W izard , G ran . M eal 6 00
W izard  B uckw ’t  cw t. 6 00
R ye ...................................  8 65

Valley C ity M illing Co.
L ily  W h ite  ...................  9 35
L ig h t L oaf ...................  8 95
G rah am  .............•..........  3 90
U ran en a  H e a lth  ....  4 00
G ran . M eal ...................  3 20
B olted  M eal ...................  3 10
V V alsuu-iiiggins M illing l u .
New P e rfec tio n  ........... 9 60
Tip  Top i<iour .............  9 uo
G olden S heaf F lo u r  . .  8 60
M arsh a lls  B e s t H o u r  9 25
W a te i to wn VV isconsin

R ye .............................  7 60
W orden G rocer Co.

Q uaker, p a p e r ............... 9 00
Q uaker, c lo th  ............... 9 00

K an sas  t ia r a  w n e a t  
W o m en  G rocer Co.

A m erican E agle, 9 80
A m erican E agle , V4S 9 70
A m erican .Eagle, fes 9 60

sp r in g  w n ea t  
J udson G rocer Co.

C erseo ta , % s ............. 10 30
C ereso ta , % s ........... 10 20
C ereso ta , % s ............. 10 10

W orden G rocer Co. 
W ingold, %s c lo th  . .  10 10 
W ingold, Vis c lo th  . .  10 05 
W ingold, % s c lo th  , .  9 90

Meal
B olted  .............................  5 80
G olden G ra n u la ted  . .  6 00 

W heat
R ed ...................................  1 68
W h ite  ...............................  1 63

Oats
M ichigan c a r lo ts  ............. 60
L ess th a n  ca r lo ts  ........... 65

Corn
C arlo ts  ...........................  1 10
L ess  th a n  ca r lo ts  . . . .  1 13 

H ay
C arlo ts  ...........................  12 00
L ess  th a n  ca rlo ts  . . . .  15 00 

f- eeo
S tre e t  C a r  F eed  . . . .  43 00 
No. 1 C orn & O at F d  43 00
C racked  C orn  .............  43 00
C oarse  C orn  M eal . .  43 00

F R U IT  J A R S  
M ason, p ts ., p e r  gro. 4 90 
M ason, q ts ., p e r gro . 5 25 
M ason, % gal. p e r  gro . 7 60 
M ason, c an  tops, gro . 2 25 

G E L A T IN E
Cox’s, 1 doz. la rg e  . .  1 45 
Cox’s, 1 doz. sm all . .  90
K nox’s S park ling , doz. 1 75 
K nox’s  S park ling , g r. 20 50 
K nox’s A cidu 'd  doz. . .  1 85 
M inute, 2 q ts ., doz. . .  1 25 
M inute , 2 q ts ., 3 doz. 3 75
N elson 's  .........................  1 50
O xford ...........................  75
P ly m o u th  R ock, Phos. 1 25 
P ly m o u th  Rock, P la in  1 20 

G R A IN  B A G S  
B road  G auge, 12 oz. . .  21
C lim ax, 14 oz.......................23
S ta rk , A, 16 oz....................26

H E R B S
Sage .................................... 16
H ops ...................................... 15
L au re l L eav es  .................  15
S en n a  L eaves  ...................  25

H ID E S  A N D  P E L T S  
H ides

G reen, No. 1 .................  18
G reen, N o. 2 ..................  17
C ured, No. 1 .................  20
C ured, No. 2 ..................  19
C alfsk in , g reen , No, 1 28 
C alfsk in , g reen , No. 2 26%
C alfsk in , cured , No. 1 30 
C alfsk in , cured , No. 2 28%

Pelts
Old W ool ...............  60@1 25
L am b s .....................  60@1 50
S h earlin g s  ............. 50@1 00

Ta llow
No. 1 ...................  @ 6
No. 2 .......................  @ 5

W ool
U nw ashed , m ed. . .  @35
U nw ashed , fine . .  @30

H O N E Y
A. G. W oodm an’s B rand .

7 oz., p e r  doz...................  90
20 oz., per doz. ........ 2 26

H O R S E  R A D I S H  
P e r  doz........................  90

J E L L Y
51b. pa ils , p e r  doz. . .  3 00 

151b. pails, p e r  p a il . . . .  78 
301b. pails , p e r  p a il . .  1 45 

Je ll-O
3 doz.

A sso rted  C ase ...........  2 70
Lem on (S tra ig h t)  . . . .  2 70 
O range  (S tra ig h t)  . . . .  2 70 
R asp b e rry  (S tra ig h t)  2 70 
S traw b e rry  (S tra ig h t)  2 70 
C h erry  (S tra ig h t)  . . .  2 70 
C hocolate  (S tra ig h t)  2 70 
P e a ch  (S tra ig h t)  . . .  2 70 
Je ll-O  Ice C ream  Powder.

3 doz.
A sso rted  C ase ........... 2 70
C hocolate  (S tra ig h t)  2 70 
V an illa  (S tra ig h t)  . . .  2 70 
S traw b e rry  (S tra ig h t)  2 70 
L em on (S tra ig h t)  . . .  2 70 
U nflavored  (S tra ig h t)  2 70 

J iffy-Je ll
S tra ig h t o r A sso rted

P e r  doz.................................1 15
P e r  case , p e r 4 doz. . .  4 60
Seven F lav o rs : R asp b erry , 
S traw b erry , C herry , I^emon, 
O range, L im e, P ineapp le .

J E L L Y  G L A S S E S  
% p t. in  bbls., p e r  doz. 24 
% p t. in  bbls., p e r  doz. 24 
8 oz. capped  In bbls..

p e r  doz.............................. 24
M A P L E IN E

2 oz. b o ttle s , p e r  doz. 3 00 
1 oz. b o ttle s , p e r  doz. 1 75 
16 oz. bo ttle s , p e r dz. 18 00 
32 oz. b o ttle s , p e r dz. 30 00

M IN C E  M E A T
P e r  case  ......................  2 85

M O L A S S E S  
N ew  O rleans

F a n c y  O pen K e ttle  . . . .  47
Choice .................................  40
Good ...................................... 34
S tock  .................................... 30

H alf b a rre ls  2c ex tra
R ed H en , No. 2% _2 60
R ed H en , No. 5 . 2 50
R ed H en , No. 1 0 .2 40

M U S T A R D
% lb. 6 lb. box .................. 16

O L IV E S
Bulk, 1 gal. kegs  1 10@1 20 
Bulk, 2 gal. kegs 1 05@1 lb  
Bulk, 5 gal. kegs 1 00@1 10
Stuffed , 5 oz.................... 95
Stuffed, 8 oz...................  1 40
Stuffed, 14 oz.................  2 35
P it te d  (n o t s tu ffed )

14 oz .............................. 2 25
M anzan illa , 8 oz.............  95
L unch , 10 oz................... 1 40
L unch, 16 oz...................  2 40
Q ueen. M am m oth, 19

oz......................................  4 50
Q ueen, M am m oth , 28

oz.................................  5 75 ..
O live Chow, 2 doz. cs.

p e r doz.......................... 2 25
P E T R O L E U M  P R O D U C T S  

Iro n  B arre ls
P e rfec tio n  .........................  8.
Red C row n G asoline  . .  19.5 
G as M achine G asoline 32.9 
V M & P  N a p h th a  . .  19.
C apito l C y l in d e r ...........  31.9
A tla n tic  R ed E n g in e  . .  18.4
W in te r  B lack  ...............  9.2
P o larine  ...........................  35.9

P IC K L E S
M edium

B arre ls , 1,200 c o u n t . .9  25 
H a lf bbls., 600 co u n t 5 25
5 gallon  kegs  ............... 2 20

Sm all
B a rre ls  .......................  10 50
H alf b a rre ls  ................. 6 25
5 gallon  kegs  ............. 2 50

G herk ins
B arre ls  .........................  14 00
H alf b a rre ls  ............... 6 75
5 ga llon  kegs  ............... 2 75

S w eet Sm all
B a rre ls  .......................  21 00
H a lf b a rre ls  ..................11 50
5 gallon  k e g s ...............  4 20

P IP E S
Clay, No, 216, p e r  box 
Clay, T . D. fu ll co u n t 80
Cob .................................  90

P L A Y IN G  C A R D S  
No. 90, S team b o a t . . . .  85
No. 15, R iva l a sso rte d  1 50 
No. 20, R over, e n am ’d  1 75
No. 572, S p e c i a l ........... 2 00
No. 98 Golf, S a tin  fin. 2 25
No. 808, B ic y c le ...........2 25
No. 632 T o u rn ’t  w h is t 2 50 

P O T A S H
B ab b itt’s. 2 doz.............1 90

P R O V IS IO N S  
Barreled Pork  

C lear B ack  . .  32 00@34 00 
S h o rt C u t C lr 30 00@31 00
B ean  ................. 29 00@30 00
B risk e t, C lear 30 00@31 00

C lear F a m ily  ............. 26 00
D ry  Sa lt  M eats

S P  B ellies ___  14% @15
Lard

P u re  in  tie rc e s  17 @18 
C om pound L a rd  14% @15 
80 lb. tu b s  . . . .a d v a n c e  % 
60 lb. tu b s  . . . .a d v a n c e  % 
50 lb. tu b s  . . . .a d v a n c e  %

20 lb. p a lls  . . .a d v a n c e  % 
10 lb. pa ils  . . .a d v a n c e  % 
5 lb. p a ils  . . .a d v a n c e  1 
3 lb. pa lls  . . .  ad v an ce  1 

Sm oked M eats 
H am s, 14-16 lb. 19 @19% 
H am s, 16-18 lb. 18 @18% 
H am s, 18-20 lb. 17 @18 
H am , d ried  beef

s e ts  ..................... 29 @80
C alifo rn ia  H am s 15%@16 
P icn ic  Boiled

H am s ............. 19% @20
Boiled H a m s  . .  29%@30 
M inced H am  . .  14%@15
B acon  .................  20@ 25

Sausage s
B ologna ............... 12 @12%
L iv er .....................  9% @10
F ra n k fo r t  ........... 13 @14
P o rk  .....................  11 @12
V eal .................................. 11
T ongue ...........................  11
H eadcheese  ................. ÏÔ

Beef
B oneless ......... 20 00@20 50
R um p, new  . .  24 50@25 00

P ig ’s Feet
% b b ls ............................... 1 25
% bbls., 40 lb s ............... 2 50
% bb ls............................... 4 25
1 b b l................................... 8 50

T ripe
K its , 15 lbs. ................... 90
% bbls., 40 lb s ............... 1 60
% bbls., 80 lb s ............... 3 00

C a sin g s
H ogs, p e r  lb .................. . 35
Beef, rounds, s e t . .  19@20
Beef, m iddles, s e t . .  45@55
Sheep ................. 1 15@1 35

Uncolored Butterlne
Solid D a iry  ........... 18%@24
C o u n try  Rolls ___  19 @25

Canned M eats
Corned Beef, 2 lb. . . 4 50
C orned Beef, 1 lb. . . 2 75
R oast Beef, 2 lb ........ 4 50
R oast Beef, 1 lb ........... 2 75
P o tted  M eat, H am

F lavo r, %s ............... 50
P o tte d  M eat, H am

F lavo r, % s ............... 92%
D eviled M eat, H am

F lav o r, % s .............. 50
Deviled M eat, H am

F lavo r, %s ............... 52%
P o tted  T ongue, % s . . 50
P o tted  T ongue, %s . . 92%

R IC E
F an cy  .....................  7 @7%
J a p a n  S ty le  ..........  5 @ 6 %
B roken  ................... 3 ^  @4

R O L L E D  O A T S
Rolled A venna, bbls. 7 50
Steel C ut, 100 lb. sks. 3 80
M onarch, bb ls............... 7 25
M onarch , 90 lb. sks. . . 3 55
Q uaker, 18 R eg u lar . . 1 50
Q uaker, 20 F a m ily  . . 4 75

S A L A D  D R E S S IN G
Colum bia, %  p i n t ----- 2 25
Colum bia. 1 p in t ......... 4 00
D u rk ee ’s, large, 1 doz. 4 20
D urkee ’s, sm all, 2 doz. 6 00
S n id e r’s, la rge , 1 doz. 2 40
S*nider’s, sm all, 2 doz. 1 45

S A L E R A T U S
P ack ed  60 Tbs. in box.

A rm  an d  H a m m e r . . 3 00
W yando tte , 100 % s  . . 3 00

S A L  S O D A
G ran u la ted , bb ls........... 1 40
G ran u la ted , 100 lbs. cs,. 1 50
G ran u la ted , 36 pkgs. . .1 40

S A L T
Com m on G rades

100 3 lb. sack s  ........... 3 15
70 4 lb. sack s  ........... 3 05
60 5 lb. sack s  ........... 3 05
28 10 lb. sack s  ........... 2 90
56 lb. sack s  ............... 48
28 lb. sack s  ................. 24

W a rsa w
56 lb. sack s  ................. . 26
28 lb. d a iry  In d rill b ag s  20

S olar Rock
56 lb. sac k s  .................... . . 3 3

Com m on
G ran u la ted , F in e  . . . . 1 35
M edium , F in e  ............. . 1 60

S A L T  FISH
Cod

L arge , w hole ........... >@ 9%
Sm all, w hole ..........  i@ 9
S tr ip s  o r  b ricks  11%@15
Pollock  ..................... @ 6

H olland H erring
S tan d a rd s , bb ls ............ 13 50
Y. M., b b ls ..................... 15 00
S tan d ard , kegs  ......... 85
Y. M. kegs ................... 96

H errin g
M ed. F a t  Split, 200 lbs 8 00
L ab o rad o r S p lit 200 lb  10 00
N orw ay  4 K, 200 lbs. 16 50
Special, 8 lb. pa ils  . . 70
Scaled, in  b o x e s ......... . 16
Boned, 10 lb. boxes . .  IK

T ro u t
No. 1, 100 lb s ............... . 7 50
No. 1. 40 lb s ............... . 8 25
No. 1, 10 lb s .................. . .  90
No. 1. 2 lb«. ............... . .  T*

Mackerel
M e n , 100 lb s ............... 16 60
M ess, 40 lb s ................. .. 7 00
M ess, 10 lb s .................... 1 85
M ess, 8 lb s ................... ., 1 56
No. i ,  100 lbs............... 15 50
No. 1, 40 lb s ................. . 6 70
No. 1, 10 lb s ................. . 1 75

L a ke  H e rrin g
100 lb s ............................. . 4 00

40 lbs............................. . 2 35
10 lbs............................. 58

8 lb s ............................. 54
SE E D S

A nise .............................  35
C anary , S m y rn a  ...........  7%
C araw ay  .........................  60
C ardom on, M alab a r 1 20
C elery .............................  45
H em p, R u ss ian  ............. 7%
M ixed B ird  ...................  9
M usta rd , w h ite  ........... 20
P oppy ...............................  65
R ape  ...............................  10

SH O E BLACKING 
H an d y  Box, la rg e  3 dz. 3 50 
H an d y  Box. sm all . .  1 25 
B ixby’s R oyal Po lish  85 
M iller’s C row n P o lish  85 

S N U F F
Scotch, In b lad d ers  . . .  37 
M accaboy, In Ja rs  . . . .  35 
F ren c h  R apple  In j a r s  . .  43 

SODA
B oxes ...............................  5%
K egs, E n g lish  ............... 4%

SP IC E S 
W hole Spices 

A llspice, J a m a ic a  ..9@ 10 
Allspice, lg. G arden  @11 
Cloves, Z an z ib a r . .  @24 
C assia, C an ton  . .  14@15 
C assia, 5c pkg. doz. @35 
G inger A frican  . . .  @ 9% 
G inger. Cochin . . . .  @14%
M ace, P e n a n g  ......... @90
M ixed, No. 1 ........... @17
M ixed, No. 2 ........... @16
M ixed, 5c pkgs. dz. @45 
N u tm egs, 70-80 . . . .  @85 
N u tm egs. 105-110 . .  @30
P epper, B lack  ........... @22
P epper, W h ite  . . . .  @30 
Pepper, C ayenne . .  @22 
P a p rik a , H u n g a rian  

P u re  G round In Bulk 
A llspice, J a m a ic a  . .  @12 
Cloves, Z an z ib a r . .  @30
C assia, C an ton  ----- @26
G inger, A frican  . . . .  @18
M ace. P e n a n g  ......... @1 00
N u tm eg s ................... @30
P ep p er, B lack  ...........  @25
P epper, W hite  ........  @32
P epper, C ayenne  . .  @25 
P a p rik a . H u n g a rian  @45

STARCH
Corn

K ingsford . 40 lbs. . .  7%
M uzzy, 48 lib . pkgs. 6

K ingsford
S ilver G loss, 40 lib . . .  7% 

Gloss
Argo, 24 5c p k g s .......... 90
S ilver G loss, 16 31bs. . .  7 
S ilver Gloss, 12 61bs. . .  8% 

M uzzy
48 lib . p ack ag es  ........... 6
16 31b. p ack ag es  ........... 5%
12 61b. p ack ag es  ........... 7%
501b. boxes .......................  4%

SY RU PS
Corn

B arre ls  ...........................  40
H a lf  b a rre ls  ...................  42
B lue K aro , No. 1%,

2 doz................................  2 15
B lue K aro , No. 2, 2 dz. 2 50
B lue K aro , No. 2%, 2

doz. ...............................  2 80
B lue K aro , No. 5, 1 dz. 2 95
B lue K aro , No. 10, %

doz..................................  2 80
R ed K aro . No. 1%, 2

doz....................................  2 30
R ed K aro , No. 2. 2 dz. 2 70
R ed  K aro , No. 2% 2dz. 3 40
R ed K aro , No. 5, 1 dz. 3 30
Red K aro , No. 10 %

doz................................... 3 10
Pure  Cane

F a ir  .................................  16
Good ...............................  20
Choice ...........................  25

Fo lge r’s  G rape Punch  
Q u arts , doz. case  . . .  6 00 

T A B L E  S A U C E S
H alfo rd , l a r g e ...............3 75
H alfo rd , sm all ........... 2 26

T E A
Uncolored Japan

M edium  .....................  20@25
Choice .........................  28@33
F a n c y  .........................  36@45
B ask e t-fired  M ed’m  28@30 
B ask e t-fired  C hoice 35@37 
B ask e t-fired  F a n c y  38@45
No. 1 N ibs ............... 30@32
S iftings , b u lk  .............  9@10
S iftings , 1 lb. pkgs. 12@14 

Gunpow der
M oyune, M edium  . .  28@33 
M oyune, Choice . .  35@40 
M oyune, F a n c y  . . . .  50@60 
P in g  Suey, M edium  25@30 
P in g  Suey, Choice 35@40 
P in g  Suey, F a n c y  . .  45@50 

Y o u n g  H y so n
C hoice ...........................  28@30
F a n c y  ...........................  46@W

Oolong
F o rm o sa , M edium  . .  26021 
F o rm o sa , C hoice . .  32 @15 
F o rm o sa , F a n c y  . .  50@60 

E n g lish  B reakfa st 
Congou, M edium  . .  25@30 
Congou, Choice . . . .  30@35 
Congou, F an cy  . . . .  40@60 
Congou, E x . F a n c y  60@80 

Ceylon
Pekoe, M edium  . . . .  28@30 
D r. Pekoe, Choice . .  30@35 
F low ery  O. P . F a n c y  40@60

_  F ine  C ut
H*Ot ...............................  1 46
Bugle, 16 oz...................  3 84
Bugle, 10c ...................  11 00
D an  P a tc h , 8 an d  16 oz. 36
D an P a tc h , 4 oz.......... 11 52
D an P a tc h , 2 oz...........5 76
F a s t  M all, 16 oz...........7 80
H ia w ath a , 16 oz..............  60
H iaw ath a , 5c ............... 5 76
M ay F low er, 16 oz. . .  9 36
No L im it, 8 oz................. 1 86
No L im it, 16 oz...........8 72
OJibwa, 8 an d  16 oz . 40
O jibw a, 10c ............... 11 10
O jibw a, 8 and  16 oz. . .  42 
P e to sk ey  Chief, 7 oz. 2 00 
P e to sk ey  Chief, 14 oz. 4 00 
P each  and  H oney, 5c 6 76
Red Bell, 16 oz.............3 96
Red Bell, 8 foil ........... l  98
S terling . L  & D. 5c 
Sw eet Cuba, c a n is te r  9 16
Sw eet C uba, 5c . . . .  5 76
S w eet Cuba, 10c ___ 95
S w eet C uba, 1 lb. t in  4 50
S w eet Cuba, % lb. foil 2 25 
Sw eet B urley , 5c L& D  5 76 
S w eet B urley , 8 oz. . .  2 45 
Sw eet B urley , 16 oz. 4 90 
S w eet M ist, % gro . . .  5 76 
Sw eet M ist, 8 oz. . .  11 10
T eleg ram , 5c ............. 5 76
T iger, 5c .......................  6 00
T iger, 25c can s  ........... 2 40
U ncle D aniel, 1 lb. . .  60
U ncle D aniel, 1 oz. . .  5 23

Plug
Am . N avy, 16 oz. ___  32
Apple, 10 lb. b u t t  ........... 41
D ay ’s  W ork , 7 & 14 lb. 42 
D rum m ond N a t. l,ea f, 2

an d  5 lb ...........................  60
D rum m ond N a t. L eaf,

p e r  doz.............................. 96
B a ttle  A x .......................  32
B race r, 6 a n d  12 lb. . .  30 
B ig  F our, 6 a n d  16 lb. 32
Boot Jac k , 2 lb ................. 90
B oot Jack , p e r  doz. . .  96
Bullion, 16 oz...................  46
C lim ax Golden T w ins  49
C lim ax, 14% oz.................  44
C lim ax, 7 oz....................... 47
C lim ax, 5c t in s  ..........  6 00
C rem e de M enthe, lb. 65 
D erby, 5 lb. boxes . . . .  28
5 B ros., 4 lb ....................... 66
F o u r R oses, 1 0 c ...............  90
G ilt Edges, 2 lb ...............  50
Gold Rope, 6 and  12 lb. 58 
Gold Rope, 4 an d  8 lb. 58 
G. O. P .. 12 and  24 lb. 40 
G ran g e r T w ist, 6 lb. . .  47 
G. T. W ., 10 an d  21 lb. 37 
H orse  Shoe, 6 an d  12 lb. 44 
H oney  D ip T w ist, 5

an d  10 lb ..............................46
Jo lly  T a r, 5 an d  8 lb. 40 
J . T., 5% and  11 lb. . .  40
K en tu ck y  N avy , 12 lb. 32 
K ey sto n e  T w ist, 6 lb. 45
K ism et. 6 lb .......................  48
M aple Dip, 16 oz.............32
M erry  W idow , 12 lb. . .  32 
N obby Spun  Roll 6 &  3 58
P a rro t ,  12 lb ...................... 32
P a tte r s o n ’s  N a t. L ea f 98 
P eachey , 6, 12 & 24 lb. 43
P icn ic  T w ist, 5 lb ...........46
P ip e r  H eidsieck , 4 & 7 lb 69 
P ip e r  H eidsieck , p e r  dz. 96 
Polo, 3 doz., p e r  doz. 48
R ed C ross .........................  31
Scrapple , 2 an d  4 doz. 48 
S h e rry  Cobbler, 8 oz. 33 
S p e a r H ead , 12 oz. . . .  44 
S p ea r H ead , 14% oz. . .  44
S p ear H ead , 7 oz...........  47
Sq. D eal, 7, 14 & 28 lb. 30 
S ta r , 6, 12 a n d  24 lb. . .  44 
S ta n d a rd  N avy, 7%, 15

and  30 lb .........................  34
T en  P en n y , 6 an d  12 lb. 35
Tow n T alk , 14 oz.............33
Y ankee  G irl. 12 & 24 lb. 33

Scrap
All Red. 5c ................... 5 76
Am. U nion S c rap  . . . .  5 40
B ag  P ipe , 5c ............... 5 88
C u tlas, 2% oz...................  26
Globe S crap , 2 oz ........... 30
H ap p y  T hough t, 2 oz. 30 
H oney  C om b Scrap , 5c 5 76
H o n est S crap , 5 c ___  1 55
M ail Pouch , 4 doz. 5c 2 00
Old Songs, 5c ............. 5 76
Old T im es, % gro. . .  5 50 
P o la r  B ear, 5c, % gro . 5 76 
R ed B and, 5c, % gro. 6 00 
R ed M an S crap , 5c . .  1 42
Scrapple, 5c p k g s........... 48
S ure  Sho t, 5c, % gro. 5 76 
Y ankee  G irl S c rap  2oz. 6 00 
P a n  H and le  S crp  % gr 6 00 
Pem chay Scrap, 5c . . .  5 76
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Sm oking

All L eaf, 2% & 7 oz. 30
BB, 3% oz........................ 6 00
BB, 7 oz.............................12 00
BB, 14 oz.......................... 24 00
B adger, 3 oz...................  5 04
B adger, 7 oz....................11 52
B anner, 5c .....................  5 76
B anner, 20c ...................  1 60
B anner, 40c ................. 3 20
Belwood, M ix ture , 10c 94
B ig Chief, 2% oz..............6 00
Big Chief, 16 oz...........  30
Bull D urham , 5c ----- 6 00
Bull D u rh am , 1 0 c ___ 11 52
Bull D urham , 15c . . . .  1 45 
B ull D u rh am , 8 oz. . .  3 65 
B ull D urham , 16 oz. . .  6 80
B uck H orn , ¿>c ............. 5 76
B uck H orn , 10c ......... 11 52
B ria r  P ipe , 5c ............. 5 76
B ria r  P ipe, 10c ........... 11 52
B lack  Sw an, 5c ............. 5 76
B lack  Sw an, 14 oz. . .  3 50
B ob W h ite , 5c ............. 6 00
C arn iva l, 5c ................... 5 70
C arn iva l, % oz...............  39
C arn ival, 16 oz...............  40
C igar C lip’g  Jo h n so n  30 
C igar C lip’g  S eym our 30 
Id e n tity , 3 an d  16 oz. 30 
D arby  C ig a r C u ttin g s  4 50 
C o n tin en ta l Cubes, 10c 90
C orn C ake, 14 oz...........2 55
C orn  C ake, 7 oz...........1 45
C orn C ake, 6c ............. 5 76
C ream , 50c p a lls  . . . .  4 70 
C uban  S ta r , 5c foil . .  5 76 
C uban  S ta r , 16 oz. p is  5 72
C hips, 10c ...................  10 30
D ills B est, 1% oz........... 79
D ills B est, 3% oz........... 77
D ills B est. 16 oz ...........  73
D ixie K id, 5c ...............  48
D uke’s M ix ture , 5c . .  5 76 
D uke’s  M ix tu re , 10c ..11  52 
D uke’s Cam eo, 5c . . . .  5 76
D rum , 5c .......................  5 76
F . F . A ., 4 oz...............  5 04
F . F . A .. 7 oz ............... 11 52
F ash io n , 5c ...................  6 00
F ash io n , 16 oz..................5 28
F iv e  B ros., 5c ............. 5 76
Five B ros., 10c ......... 10 80
F iv e  c en t c u t P lu g  . .  29
F  O B  10c ...................11 52
F o u r R oses, 10c ........... 96
F u ll D ress, 1% oz. . . .  72
G lad H an d , 5c ...............  48
Gold Block, 10c ........... 12 00
Gold S ta r , 50c p a il . .  4 60 
G all & A x N avy. 5c 5 76
G row ler, 5c .......................  45
G row ler, 1 0 c ..................... 1 00
G row ler, 2 0 c ......................2 00
G ian t, be .........................  6 00
G ian t, 40c .....................  3 72
H an d  M ade, 2 %  oz. . .  50
H azel N u t, 5c ........... 6 00
H oney  Dew, 10c . . . .  12 00
H u n tin g , 5c ................... 38
I X  L, 5c .......................  5 10
I X  L, in  p a ils  ...........  3 90
K iln  D ried , 25c ........... 2 50
K ing  B ird , 7 oz.................2 16
K ing  B ird , 10c ........... 11 52
K in g  B ird , 6c .............  5 76
L a T u rk a , 5c ............... 5 76
L itt le  G ian t, 1 lb ........... 28
L ucky  S tr ik e , 10c . . . .  96
L e R edo, 3 oz............... 10 80
Le Redo, 8 & 16 oz. . .  40
M yrtle  N avy, 10c ___ 11 52
M yrtle  N avy, 5c ........... 6 76
M ary land  Club, 5c . . . .  50
M ayflow er, 5c ..................6 00
M ayflow er, 10c ............. 1 00
M ayflow er, 20c ............. 1 92
N ig g er H a ir , 6 c ...........6 00
N igger H a ir, 10c ___ 10 70
N ig g er H ead , 5c . . . .  5 40 
N ig g er H ead , 10c . . . .1 0  56
N oon H our, 5c ....... 48
Old Colony, 1-12 gro. 11 62
Old M ill, 5c .................  5 76
Old E n g lish  C rve  1% oz. 96
Old Crop, 5c ..................6 00
Old Crop, 25c ..................2 52
P . S., 8 oz. 30 lb. case  19 
P . S., 3 oz., p e r  gro . 5 70
P a t  H an d , 1 oz........  63
P a tte r s o n  Seal, 1% os. 48 
P a tte rs o n  Seal, 3 oz. . .  96 
P a tte r s o n  Seal, 16 oz. 5 00
P eerle ss , 5c .................  5 76
P ee rle ss , 10c c lo th  ..11 52 
P ee rle ss , 10c p a p e r  . .  10 80
P eerle ss , 20c ................. 2 04
P eerle ss , 40c ...............  4 08
P laza , 2 gro. case  . . . .  5 76
P low  Boy, 5c ................. 5 76
P low  Boy, 10c .......... 11 40
Plow  Boy, 14 oz.............. 4 70
P edro , 10c .................... 11 93
P r id e  o f V irg in ia , 1% . .  77
P ilo t, 7 oz. doz.............. 1 05
Q ueen Q uality , 5c . . . .  48
Rob Roy, 10c g ro ss  . .10 52
Rob Roy, 25c doz .......... 2 10
Rob Roy, 50c doz. . . . .  4 10
S. & M. 5c g ro ss  ___  5 76
Rob Roy, 5c fo il ----- 5 76
S. & M.. 14 oz. doz. . .  3 20 
So ld ier Boy, 5c g ro ss  6 76
S oldier Boy, 1 0 c ......... 10 60
S tag , 5c ............................S 76
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S tag , 10c ........................11 62
S tag , 8 oz. g la ss  . . . .  4 60
S tag , 90c g la ss  ............. 8 40
S oldier Boy, 1 lb ...........4 75
S w eet C aporal, 1 oz. 60
Sw eet L o tu s, 5c ........... 5 76
S w eet L o tu s, 10c . . . .1 1  62 
S w eet L o tu s, p e r  doz. 4 60 
Sw eet R ose, 214 oz. . .  SO 
S w eet T ip  Top, 5c . . .  60 
S w eet T ip  Top, 10c . .  1 00 
S w eet T ips, % g ro . . .10 80
Sun C ured , 10c ........... 98
S um m er T im e, 5c . . . .  5 76 
S u m m er T im e, 7 oz. 1 65 
S um m er T im e, 14 oz. 3 60 
S tan d a rd , 5c foil . . . .  5 76 
S tan d a rd , 10c p a p e r  8 64 
Seal N . C. 1% c u t p lug  70 
Seal N. C. 1% G ran . . .  63
T h ree  F e a th e rs , 1 oz. 48 
T h ree  F e a th e rs , 10c 11 62
T h ree  F e a th e rs , an d

P ip e  co m b in a tio n  . .  2 25 
Tom  & J e r ry , 14 oz. 3 60 
Tom  & J e r ry , 7 oz. . .  1 80 
Tom  & J e r ry , 3 oz. . .  76
T u rk ish , P a tro l, 2-9 4» 76 
T uxedo, 1 oz. b ag s  . .  48
T uxedo, 2 oz. t in s  . . . .  96
T uxedo, 20c .................  1 90
T uxedo. 80c tin s  . . . .  7 45 
U nion  L eader, 5c coll 6 76 
U nion L ead er, 10c

pouch  .......................  11 *2
U nion L eader, read y

c u t .............................  11 62
U nion L e a d e r r.Oc box 6 10
W a r  P a th , 5c ............. 6 00
W ar P a th . 20c ........... 1 60
W av e  L ine, 3 oz..............  40
W av e  L ine, 16 oz..........  40
W ay  U p, 214 oz...........5 76
W av  U p, 16 oz. p a ils  36
W ild F ru it ,  5c ............. 6 00
W ild F ru it ,  10c ......... 12 00
T urn  V um , 5 c .................. 5 76
Yum  Y um , 10c ........... 11 52
Yum  Yum , 1 lb. doz. 4 80

C IG A R S
P e te r  D ornbos B ran d s

D ornbos Single
B in d e r ...............

In  300 lo ts  ...............
D ornbos, P e rfec to s  
D ornbos, B ism arck
Alian D. G ra n t ----
Alian D....................... .
In  300 lo ts  ..............

35 00 
10 00 
33 00 
70 00 
65 00 
35 00 
10 00

Jo h n so n  C ig a r Co.’s B ran d  
D u tch  M as te rs  C lub 70 00
D utch  M as te rs  Inv . 70 00
D utch  M as te rs  P an . 0 00
D utch  M as te r  G rande  65 00
D utch  M as te rs  5c size

(300 lo ts) ............... 10 00
Gee J a y  1300 lo ts) . .  10 00 
E l P o r ta n a  (300 lo ts) 10 00 
S. C. W . (300 lo ts )  . .  10 00

W orden G rocer Co. B rands  
W o rd en ’s  H an d  M ade

L ondres, 50s W ood . .  33 00 

T W IN E

C otton , 3 ply  ...................  37
C otton , 4 ply  ...................  37
J u te , 2 p ly  .....................  20
H em p, 6 p ly  ...................  22
F lax , m edium  .................  35
W ool, 1 lb. b a le s  ........... 17

V IN E G A R
W hite  W ine, 40 g ra in  8% 
W hite  W ine, 80 g ra in  11% 
W h ite  W ine, 100 g ra in  13

O akland V in eg ar & P ick le
Co.’s  B ran d s

H igh land  app le  c id e r 20 
O akland  app le  c id e r . .  16
S ta te  Seal s u g a r  .........14
O akland  w h ite  p ick lg  10 

P ac k ag e s  free.

W IC K IN G
No. 0, pe t .gross ............. 35
No. 1, > • ' g ro ss  .............  45
No. 2, p e r  g ro ss  ........... 60
No. 3. p e r  g ro ss  ...........  90

W O O D E N W A R E
Baskets

B ushels  .........................  1 00
B ushels, w ide band  . .  1 16 
M arket, d rop  h an d le  . .  40
M arket, s ing le  h an d le  45
Splin t, la rg e  .................. 4 00
Splin t, m edium  .............3 50
Splint, sm all ............... 3 00
W illow , C lothes, la rg e  
W illow , C lothes, sm all
W illow , C lothes, rae’m
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Butter Plates

O vals
14 lb ., 250 in  c ra te  . . . .  35 
% lb., 250 in  c ra te  ___35
1 Tb., 250 in  c r a t e ..........  40
2 lb., 250 in  c r a t e ...........50
3 lb., 250 in c ra te  ..........  70
5 tb.. 250 in  c r a t e ...........  90

W ire  E nd
1 tb ., 250 in  c r a t e .......... 36
2 lb ., 250 in  c r a t e .......... 46
3 lb .. 250 in c ra te  ..........  t*
5 lb., 20 in  c r a t e ...........65

W indow  Cleaners
15 In...........................  1 65
14 in ................................ 1 85
16 in .................  2 30

Y E A 8 T  C A K E
M agic, 3 doz..................1 I»
S unligh t, 3 doz...............1 00
S un ligh t, 1% doz...........  50
Y east Foam , 3 doz. . .1  15 
Y east F oam , 1% doz. 85

A X L E  G R E A S E

Churns
B arrel, 5 gal., each  . .  2 40 
B arrel, 10 gal., each  . .2 66

Clothes Pins 
Round  Head

4% inch , 5 g ro ss  ........... 65
C arto n s, No. 24, 24s, bxs. 70

E gg  Crates and Fillers 
H u m p ty  Dum pty, 12 dz. 20
No. 1 com ple te  ...............  42
No. 2 com ple te  ...............  35
C ase, m edium , 12 s e ts  1 30

1 lb. boxes, p e r  g ro ss  8 70 
3 lb . boxes, p e r  g ro ss  23 10

B A K IN G  P O W D E R  
K  C

Doz.
10c, 4 doz. in  c a se  . . . .  90 
15c, 4 doz. in  case  . .  1 85
25c, 4 doz. in  case  . .  2 25
50c, 2 doz. p la in  to p  4 60
80c, 1 doz. p la in  to p  6 75
10 lb. % dz., p in  to p  IS 60 

Special d ea ls  q u o ted  u p ­
on request.

K  C B ak in g  P o w d e r is 
g u a ra n te e d  to  com ply  w ith  
A L L  P u re  Food L aw s, bo th  
S ta te  a n d  N a tio n a l.

Cork lined, 3 In. . . . . . . 7 0 S A L T
Cork lined, 9 in. . . . . 80
Cork lined, 10 in. . . . . . .  90 a  t v

Mop Sticks
T ro ja n  s p rin g  . . . . . . .  1 10
E clip se  p a te n t  sp rin g  1 05
No. 1 com m on ........... 1 05
No. 2, p a t. b ru sh  hold 1 10
Idea l No. 7 .................  1 10
121b. co tto n  m op h ead s  1 50

Pa lls
10 qt. G alvan ized  . . . .  3 00
12 q t. G alvan ized  . . . .  3 25
14 q t .  G alvan ized  . . . .  3 65
F ib re  .............................. 4 00 M orton ’s  S a lt

C O F F E E
R oasted

D w in e ll-W rlgh t Brands

W hite  H ouse, 1 lb ...................
W hite  H ouse , 2 lb ...................
Excelsior, B lend, 1 lb ...........
Excelsior, B lend, 2 lb ...........
Tip Top, B lend, 1 lb ..............
Royal B lend ...........................
Royal H igh  G rade  ...............
S uperio r B lend .....................
B oston  C om bina tion  ...........

D is tr ib u te d  b y  Ju d so n  
G rocer Co., G rand  R ap ids; 
Lee & Cady, D e tro it;  Lee 
& C ady, K a lam azoo ; L ee 
& Cady, S ag inaw ; B ay  C ity  
G rocer C om pany, B ay  C ity ; 
Brow n, D av is  & W arn er , 
Jack so n ; G odsm ark , D u­
ran d  & Co., B a t tle  C reek ; 
F ie lbach  Co., Toledo.

T E A

Toothpicks
Birch, 100 p ack ag es  . .  2 00 
Ideal ...............................  85

T rsp s

M ouse, wood, 2 ho les . .  22 
M ouse, wood, 4 ho les . .  45
10 q t. G alvanized  ----- 1 55
12 q t. G alvanized  . . . .  1 70
14 q t. G alvanized  ___  1 90
M ouse, wood, 6 holes . .  70
M ouse, tin , 5 holes ----- 65
R at. wood .......................  80
R at. sp rin g  .....................  75

Tubs
No. 1 F ib re  ................ 16 50
No. 2 F ib re  ................ 15 00
No. 3 F ib re  ................ 13 60

P e r  case , 24 2 lb s .......... 1 70
F ive  case  lo ts  ............. 1 fi0

Royal

10c s ize  . .  90 
% Ib c an s  1 35 
6 oz can s  1 90 
%R> c an s  2 60 
% Ib can s  3 76 
l ib  c an s  4 80 
31b c a n s  13 00 
61b c an s  21 60

P a n -F ire d  J a p a n  .................
B a s k e t-F ire d  J a p a n  ...........
F o rm o sa  ...................................
M ixed ..........................................
O range P ek o e  .........................
Ind ia  an d  Ceylon .................

Above b ran d s  a re  p u t up 
in % an d  % lb. tin s .

S O A P
L a u tz  B ros .’ & Co. 

[A pply to  M ichigan, W is ­
consin  an d  D u lu th , only.]
Acm e, 70 b a rs  ........... 3 05
A cm e, 100 cakes. 5c sz  3 60

FITZPATRICK BROTHERS’ SOAP CHIPS
White City (Dish Washing).......................................
Tip Top (Caustic)................. : ................................
No. 1 Laundry 88% D ry....................................................
Palm Soap 88% D ry .............................................***'

SEND FOR SAMPLES

A corn, 120 cak es  . . . .  2 60 
Clim ax, 100 oval cak es  3 50 
G loss, 100 cakes , 6c sz  3 60 
B ig M aste r, 100 b locks 4 25 
N a p h th a , 100 cak es  . .  4 00 
O ak L eaf, 100 c ak es  3 60 
Q ueen A nne, 100 c ak es  3 60 
Q ueen W h ite , 100 cks. 4 00 
R ailroad , 120 c ak e s  . .  2 60 
S a ra to g a , 120 cak es  . .  2 60 
W hite  F leece, 50 cks. 2 50 
W h ite  F leece, 100 cks. 3 25 
W h ite  F leece, 200 cks. 2 60

P ro c to r  & G am ble Co.
L enox  .............................  3 50
Ivory , 6 oz.................  4 16
Ivory , 10 oz...............  7 00
S ta r  ................................ 3 40

S w ift & C om pany
S w ift’s  P r id e  .............  2 85
W h ite  L au n d ry  ........... 3 60
W ool, 6 oz. b a rs  . . . . .  3 86
Wool, 10 oz. b a rs  . . .  6 50

T rad e sm a n  C om pany 
B lack  H aw k , one box 8 26 
B lack  H aw k , five b x s  3 10 
B lack H aw k , te n  b x s  3 00

Scouring
Sapolio, g ro ss  lo ts  . .  9 60 
Sapolio, half gro. lo ts  4 85 
Sapolio, s ing le  boxes 2 40
Sapollo, h an d  ...............  2 40
S courlne, 50 cak es  . .  1 80 
S courine, 100 cak es  . .  3 50 
Q ueen A nne  S co u re r 1 80

Soap C om pounds 
Jo h n so n ’s  F ine , 48 2 3 26
Jo h n so n ’s X X X  100 5c 4 00
R ub-N o-M ore  .............  3 86
N ine O’c lo ck  ...............  3 60

W A S H IN G  P O W D E R S .  
Gold D ust

24 la rg e  p ack ag es  . . .  4 30 
100 sm all p ack ag es  . .  3 85

L a u tz  B ros.' & Co. 
[A pply to  M ichigan, W is ­
consin  an d  D u lu th , only] 

Snow  Boy
100 pkgs., 5c s ize  . . . . 3  76 
60 pkgs., 5c size . . . . 2  40 
48 pkgs., 10c size . . . . 3  90 
24 pkgs., fam ily  s ize  . .3  20 
20 pkgs., la u n d ry  s ize  4 15

N a p h th a
60 pkgs., 5c s ize  ......... 2 40
100 pkgs., 5c s ize  ......... 3 75

Q ueen A nne
60 5c p ack ag es  ........... 2 40
24 p ack ag es  ..............   3 75

O ak L e a f
24 p ack ag es  .................  3 76
100 5c p ack ag es  ......... 8 76

BB LS.  
.210 lb8. 
.250 lbs. 
.225 lbB. 
.300 lbs.

W RITE
FOR

PR IC ES

L a rg e  G alvan ized  . .  10 50 
M edium  G alvan ized  . .  9 50 
Sm all G alvan ized  . . . .  8 00

W ashboards
B an n er, Globe ........... 3 25
B rass . S ingle ...............  5 75
G lass, S ingle ...............  3 60
D ouble P ee rle ss  ......... 6 00
Single P e e rle ss  ...........  4 60
N o rth e rn  Q ueen . . . .  4 60
Good E nough  ............. 4 65
U n iv e rsa l .....................  4 75

Wood Bowl«
13 in. B u tte r  ............... 1 75
15 in. B u tte r  ............... 3 16
17 in. B u tte r  ...............  6 76
19 in . B u tte r  ..............10 50

W R A P P IN G  P A P E R  

F ib re  M anila, w h ite  . .  8% 
F ibre, M anila, colored
No. 1 M an ila  ...............  8%
B u tc h e rs ’ M an ila  . . . .  8
K ra f t  ...............................  10%
W ax  B u tte r , sh o r t c’n t  18 
W ax  B u tte r , fu ll c ’n t  80 
P a rc h m ’t  B u tte r, ro lls  19

T h e  O n ly  F iv e  C e n t C le a n s e r
Guaranteed to Equal the Best 10c Kinds

80 Can Cases........ $3.00 Per Case
40 Can Cases........ $1.60 Per Case

SHOWS A PROFIT OF 40%

Handled by All Jobbers

Place an order with your jobber. If goods are not satis­
factory return same at our expense.— FITZPATRICK BROS

Economic Coupon Books
They save time and expense.
They prevent disputes.
They put credit transactions on cash basis.
Free samples on application.

TRADESMAN COMPANY, Grand Rapids, Mich.
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BUSINESS-WANTS DEPARTMENT
Advertisements inserted under this head for two cents a word the first insertion and one cent a word for each subsequent 

continuous insertion. No charge less than 25 cents. Cash must accompany all orders.

L -  -  -. . . - - . . _ _ "  :  -- - - - - - - -
B U S IN E S S  C H A N C ES.

M ea t M ark e t— S tr ic tly  c ash  b u sin ess ; 
no d e live ry ; re f r ig e ra t in g  p la n t an d  m od­
ern . N e ttin g  40 p e r  c en t, on in v estm en t. 
R eq u ires  $5,000. A ddress G. W ., Box 145,
Independence , K an sas._______________ 838

To R en t—F o r m e a t m a rk e t, n ice new  
s to re , g roce ry  n e x t door. F in e  location.
B. D . N o rth ro p , L ansing , Mich.______ 839

F o r  Sale—D ru g  s to re  in  a  N o rth e rn  
M ichigan tow n  of 500. F in e  chan ce  fo r 
do c to r w ho d esires  to  ru n  s to re  in  con ­
n ection  w ith  h is  p rac tic e . N o  d o c to r he re  
now. A ddress O pium , ca re  M ichigan
T rad esm an .___________________________840

W a n te d —R eso rt h o te l in  M ich igan  of 
100 o r  m ore c ap ac ity  in  exchange  fo r 900 
ac re s  of good c u t over land. R eso rt,
c a re  T rad esm an . 841

T he  O klahom a L ease  H old ing  Co.—H a s  
in c reased  th e ir  c ap ita l s tock  to  $50,000 
an d  w e a re  now  re ad y  to  p lace a  lim ited  
a m o u n t of s to ck  on th e  m a rk e t a t  $12.50 
p e r sh are . T h is  com pany  h a s  pa id  8 p e r  
cen t, d iv idends a n d  w ill p ay  30 p e r  cen t, 
m ore so m etim e  th e  com ing  m onth . W e 
w a n t som e live salesm en . W rite  o r w ire  
u s fo r s tock . O klahom a L ease  H o ld ing  
Co., 317 M ajes tic  B ldg., O klahom a C ity,
O klahom a.____________________________ 842

D ru g  S to re  F o r  Sale—In  tow n  of 500. 
Good b usiness. S tock  invoices $1,400. 
R en t $8 p e r  m on th  w ith  liv ing  room s. 
P ro p rie to r  w ishes  to  a tte n d  p h a rm a c y  
school. M iller D ru g  Co., B urling ton , 
M ichigan. 843

F o r  Sale—H o te l S t. Joe. Colon, S t. 
Jo sep h  coun ty , M ichigan. Id ea l location  
be tw een  Jac k so n  and  N iles. P ro p e r ty  is 
a n  e s ta te  m a tte r  an d  w ill have to  be  sold. 
R en ts  fo r  $70 p e r  m on th , a n d  h a s  fo r th e  
la s t  15 y ears . B ig va lue  fo r som e one 
w ho w ish es  to  loca te  in  a  th r iv in g  tow n. 
P r ic e  $6,000, h a lf  dow n, b a lan ce  on  tim e. 
E . H ill & Sons, Colon, M ichigan. 818 

F o r  Sale—Good c lean  d ru g  stock . D oing 
a  good business. 2,500 population . R en t 
reasonab le . One o th e r  d ru g  s to re . W ish  
to  re tire . D r. Fo rd , G aylord, M ichigan.

821
F o r  Sale—S u b u rb an  d ru g  s to re  G rand  

R ap ids. Good ne ighborhood; g row ing  
b u sin ess . A ddress  Z, c a re  T rad esm an .

824
F o r Sale—H a lf  in te re s t in  new  e lev a to r 

in  h u s tlin g  tow n  of 1,000 popu la tion  s u r ­
ro u n d ed  by  b e s t  of fa rm in g  coun try . 
S elling  on a cco u n t of age. F u ll p a r t ic u ­
la rs  an sw ered  by  le tte r .  A ddress  Box 82, 
E dm ore , M ichigan. 825

S T O R E S ,  F A C T O R IE S ,  A N D  R E A L  
E S T A T E  bought, sold, exchanged . W rite  
m e if  you a re  in  th e  m a rk e t to  buy, sell 
o r  tra d e . E s ta b lish ed  1881. F ra n k  P. 
C leveland, R ea l E s ta te  E x p e rt, 1609
A dam s E x p re ss  B ldg., Chicago.______ 826

F re e  Sam ple Copy of “ T he  P ro fit C lip- 
p e r” a n  in v e s tm en t p a p er re a d  b y  m en  
w ho c lip  bond coupons a n d  m ake  profits  
on oil an d  m in in g  in v estm en ts . J u s t  send 
y o u r n am e  to  T h e  C lipper, Q uincy B ldg.,
D enver, C o lo rado____________________ 828

F o r  R en t—S team  h ea ted , y e a r  ro u n d  
com m erc ial h o te l fu rn ish ed  com plete  in 
h u s tlin g  c o u n try  tow n. Tw o sam ple  
room s. Soft d rin k  w ith  fu ll b a r  fix tu res 
and  card  tab les. A ny bu s in ess  m an  in 
tow n fo r  re fe ren ce . W o rth y  of in v e s ti­
g a tio n  if in te re s ted . A ddress  N o. 831,
ca re  T rad e sm a n . _________________ 831

F o r  Sale—A shoe s to ck  co n sis tin g  of 
m en ’s, lad ies ’, m isses ’, boys’ a n d  c h il­
d re n ’s shoes. M en’s  d re ss  shoes, w ork  
shoes, h eav y  w ork  shoes, h eav y  a n d  fine 
ru b b ers , an d  ru b b e r  boots. M ost s tock  
b o u g h t before  th e  ad v an ce  in  price . A d­
d re ss  P . O. Box 189, M arle tte , M ich. 832

G eneral M erchand ise  and  re a l e s ta te  
au c tio n ee r. C losing  o u t an d  reduc ing  
s tocks , a d d re ss  L eo n ard  V an  L iere , H o l­
land , M ichigan._____ ________________799

A U C T IO N E E R S — Retail A uction  Sa le s 
"o Reduce O r e n tire ly  close o u t y o u r 
tock  o f m e rch an d ise  m ade  in  a n y  p a r t  
f th e  U n ited  S ta te s  o r C an ad a ; by  ex p ert 
om m erc ia l a u c tio n ee rs  of re p u ta tio n  and  
ong experience . B y ou r sy stem  of selling  
tocks of m erchand ise , w e qu ick ly  tu rn  
hem  in to  im m ed ia te  cash . F o r  te rm s  
,nd d a te s , ad d re ss  F. J. B O W M A N  
S A L E S  C O „  B L A C K  R IV E R  F A L L S ,  
W IS C O N S IN .  ________________793

F o r  Sale—Stock  of g ro ce rie s  and  fix­
tu re s  in v en to ry in g  $*,500 in  tow n  of 
tw elve  h u n d red  loca ted  in  b e s t  fa rm in g  
co m m unity  in  M ichigan, te n  m iles from  
F lin t, e lec tric  ligh ts , paved  s tre e t ,  r a i l ­
road  an d  tro lley  line. A n n u a l bu sin ess  
$11,000. A ddress No. 794, c a re  M ichigan 
T rad esm an . _ __________________ 794

¡’o r  Sale—O ne tw o -d ra w e r N a tio n a l 
sh  R eg iste r, one S tru b le r  com pu ting  
ile, one C ary  safe , a ll in  good cond i- 
n. A d d ress  M errill M ercan tile  Co., 
rr ill, W isco n sin . 806

F o r  Sale—A w ell e stab lish ed  d ry  goods 
lad ies ’ an d  m en ’s fu rn ish in g s , ca rp e ts , 
linoleum s, an d  s to re  fix tu res. T h is  is  a  
g ran d  o p p o rtu n ity  fo r som e one th a t  is 
looking  fo r a  good location . B usiness  of 
$50,000 a  y e a r  o r b e tte r . R eason  fo r se ll­
ing  h a s  o th e r  u rg in g  b u siness . S to re  lo­
ca ted  in  th e  b e s t fa c to ry  d is tr ic t  an d  
m ost p o pu la ted  in  th e  c ity  of D e tro it. 
Size of s to re  24 x  80, re n t $55 p e r m on th  
w ith  h e a t fu rn ish ed . A ddress  No. 810,
c a re  M ichigan T rad esm an .__________ 810

F o r Sale—F ully  equipped c ream ery  in 
desirab le  location . A ddress M ancelona 
C ream ery  Co.. M ancelona. M ich. 817

F ree  F o r Six M onths—My spec ia l o ffer 
to  in tro d u ce  m y m agazine , “ In v e s tin g  fo r 
P ro fit.” I t  is w o rth  $10 a  copy to  a n y  one 
w ho h a s  n o t a cqu ired  suffic ient m oney 
to  p rov ide  n ece ss itie s  an d  co m fo rts  fo r 
self an d  loved ones. I t  show s how  to  b e ­
com e r ic h e r  qu ick ly  an d  honestly . “I n ­
v e stin g  fo r P ro fit” is th e  only p rog ressive  
financ ia l jo u rn a l an d  h a s  th e  la rg e s t  c ir ­
cu la tio n  in  A m erica . I t  show s how  $100 
gro.ws to  $2,200; w rite  now  an d  I ’ll send  
i t  s ix  m o n th s  free . H . L. B arb er, 433-28
W . Jack so n  Blvd., Chicago.__________ 800

F o r  Sale—A n e lec tr ica l co n trac tin g , fix­
tu re  an d  supp ly  business. L o ca ted  in  t e r ­
r ito ry  th a t  p rom ises m uch  bu ild ing  fo r  th e  
com ing y ear. F o r  fu ll p a r tic u la rs  w rite , 
T he  E lec tric  Shop, N orthv ille , M ichigan.
______________________________________ 802

W an ted  Tw o M ethod ists—A good coun­
try  bu s in ess  a ssu red  an d  re a d y  a s  soon 
a s  a  new  e lev a to r can  be b u ilt  in  a  sm all 
tow n in M ichigan. W o rth  in v estig a tin g . 
A n e s tab lish ed  m e a t bu s in ess  now  v acan t. 
W a its  a  good m an . I f  som e good M etho ­
d is t w ould like  a  chance  a t  e ith e r  of th e se  
w rite  A. R iley C ritten d en , H ow ell, M ich­
igan , r ig h t a w ay  quick . 813

Mr. M erchant:
Do you w ant to sell you r s to ck ?
Do you need m oney?
Do you w ant a p a rtne r?
Do you w ant to d isso lve p a rtne rsh ip ?
Do you w ant ,to increase the volum e 

of b u s in e ss?
Do you w ant to cut y o u r overhead 

expense?
Do you w ant to collect y o u r  ou t­

stand ing  accounts?
If  you are Interested in any of the 

above questions, write, w ire  or phone 
us fo r free inform ation at ou r expense 
w ithout ob ligating yourse lf in any 
way. L Y N C H  BR O S.,

B u s in e ss  Doctors.
28 So. Ionia  Ave.,
G rand  Rap ids, M ich.

$10 to  $20 D A ILY  M A D E b y  u sin g  o u r 
po rtab le  a u to m a tic  soda fo u n ta in . B ig 
sodas  fo r  a  nickel t h a t  don’t  cost a  c en t. 
P r ic e  $20. Sold on e asy  p ay m en ts. $5 
w ith  o rder, $5 on delivery , b a lan ce  $2.50 
m on th ly  p ay m en ts. G ra n t M an u fac tu rin g  
Co., P it tsb u rg h , P e n n sy lv an ia . E s ta b ­
lished  tw e n ty  y ears . 804

Splendid  W es te rn  N ew  Y ork  fa rm  fo r 
sa le  o r exch an g e  fo r  shoe s to re  o r g e n ­
e ra l m erch an d ise  s to ck . H a l Z im m er,
A lbion, N ew  York.__________ 805

Sacrifice Sale—Of a  m oney m ak in g  d ru g  
s to re  in  a  live m a n u fa c tu rin g  tow n  n e a r  
D e tro it. $2,500 w ill le t you in . A ddress  
No. 808, c a re  T rad esm an . 808

F o r Sale—D ouble b rick  block. C lo th ing  
s to re  w ith  o r w ith o u t s tock . D ry  goods 
s to re  w ith  fix tu res  re ad y  to  m ove in. 
B usiness  e stab lish ed  31 y ears . A lw ays
p rosperous. Good location , good chance  
fo r one o r  tw o  m en to  g e t in to  business. 
O w ner w ishes  to  re tire . A ddress A. J . 
W ilhelm . T rav e rse  C ity, M ichigan. 780 

P rov ide  F o r  T he  F u tu re —Send fo r  in ­
fo rm atio n  ab o u t fa rm s  a n d  incom e p ro p ­
e rtie s  in  T ennessee, In d ian a , W isconsin , 
F lo rid a  o r o th e r  s ta te s .  B ig  va lues— 
m erch an d ise  accep ted  in  exchange . I n ­
v e s tig a te  now . P h illip s, M ancheste r,
T ennessee.____________________________783

S tock  F o r Sale—I w a n t to  re tir e  from  
th e  re ta il  b u s in ess . N ew  s to ck  o f  d ry  
goods, shoes an d  m en’s  fu rn ish in g s . A re 
you looking fo r a  good estab lish ed  b u s i­
n e ss  in th e  live g row ing  c ity  of F lin t, 
M ichigan, th e n  look th is  up  a t  once. 
A ddress No. 731, c a re  T rad esm an . 731

C A S H  R E G I S T E R S —W e buy, se ll an d  
exch an g e  all m ak es  of reg is te rs , a lso  r e ­
pa ir, re -b u ild  an d  refin ish  a ll m akes. L e t 
u s quo te  you p rice  from  V o g t-B rick e r 
■iales Co., 211 G e rm an ia  Ave., S ag inaw ,
M ichigan.__________________________  646

B ak e ry  F o r  Sale—In  one of th e  b e s t 
g ro w in g  c itie s  in  C en tra l M ichigan. W ill 
ta k e  $2,500 to  sw ing  th e  deal. Do n o t 
w rite  u n less  you m ean  business. R eason  
fo r selling  o th e r  bu s in ess  re q u ire s  all m y  
a tte n tio n . A ddress  No. 834, c a re  T ra d e s ­
m an . 834

$10,000 B U Y S  A  50 R O O M  H O T E L  
W IT H  B A R .  A nnua l b u s in ess  $40,000. 
R en t only $300 p e r m on th  w ith  good 
lease . One of th e  b e s t m oney m a k e rs  in 
c ity  of M ilw aukee. R eason  fo r selling, 
re tir in g . M ilw aukee “A B rig h t S po t.”
A ndrew  H aben , 83 M ich igan  S t., M il­
w aukee, W isconsin . 833

F o r Sale  Cheap—C om plete m e a t m a r ­
k e t f ix tu res. W rite  fo r in fo rm ation . A d­
d ress  Lock Box 336, V icksburg , M ichigan.
__________________________________________835

F o r Sale— B uild ing  an d  g en era l s tock  
in v en to ry in g  $3,000, loca ted  in  Bovey,
M inneso ta , a  m in ing  tow n. R eason  fo r 
se lling  d e a th  of ow ner. I f  in te re s ted ,
w rite  M rs. H . J . H eikk ila .___________ 836

C ash B u y ers  of c lo th ing , shoes, d ry  
goods and  fu rn ish in g s . P a r ts  o r  e n tire  
s tocks . H . P rice , 194 F o r re s t  Ave. E a s t,
D etro it._______________________________ 678

G eneral M erchand ise  A uctioneer—T en 
y e a rs  success  c losing  o u t an d  reducing  
stocks. R eference  a n y  re liab le  m erch an t 
in C adillac. A ddress  W . E . B row n, C ad ­
illac. M ichigan.______________________ 530

F o r  Sale—F irm ly  e stab lish ed , n ice, 
c lean  s to ck  of g roceries, h a rd w are , p a in ts , 
a u to  supp lies  and  sp o rtin g  goods s itu a te d  
in th e  b e s t b u s in ess  tow n  in  N o rth e rn  
M ichigan. B usiness e stab lish ed  e igh teen  
y ea rs . R eason  fo r selling—w ish  to  re tire . 
O nly th o se  w ho  m ean  bu s in ess  need  reply . 
S tock  w ill in v en to ry  $19,000. C an be r e ­
duced. A ddress No. 712, c a re  T rad esm an .

___________________________________ 712
S tocks W an ted —W rite  m e if you w an t 

to  sell o r  b u y  g ro ce ry  o r g en e ra l stock . 
E. K ru isen g a , 44-54 E llsw o rth  Ave.,
G rand  R apids. M ichigan.___________ 304

T he M erch an ts  A uction  Co., B araboo, 
W isconsin . T he  m ost re liab le  sa les  con ­
cern  fo r c losing  out, reducing  o r s tim u -
la t ion. W rite  fo r in fo rm ation .______585

M erch an ts  P lea se  T ak e  N otice! We 
have  c lien ts  of g roce ry  stocks, general 
stocks, d ry  goods stocks, h a rd w a re  stocks, 
d ru g  stocks. W e h av e  on o u r lis t a lso  a 
few  good fa rm s  to  exchange  fo r such 
s tocks . Also c ity  p roperty . If you w ish 
to  sell o r  exchange  yo u r bu s in ess  w rite  
us. G. R. B usiness  E xchange , 540 H onse- 
m an  B ldg., G rand R apids. M ich. 859

A uctioneers  m ake $10 to  $50 p e r  day. 
H ow  w ould you like to  be  one of them . 
W rite  to -d ay . B ig free  ca ta logue . M is­
souri A uction  School. L a rg e s t  in th e
w orld. K a n sa s  C ity. 'M issouri._____ 624

F o r Sale—T h e  only  g en era l s to re  in a 
tow n  of 900 in N o rth e rn  In d ian a . W ill 
invoice $5,300. D oing a  $16,000 cash  b u s i­
ness. R eason  fo r selling , h e a lth . A ddress 
W . G., c a re  M ichigan T rad esm an . 732

F o r Sale—199-a c re  s to ck  an d  g ra in  
fa rm  fo u r m iles n o r th e a s t  of D ow agiac, 
M ichigan. Good bu ild ings. W ill ta k e  
som e p ro p e rty  in  p a r t  pay m en t. W m . 
W allace, 1419 F o rre s  Ave., S t. Jo seph , 
M ichigan. 790

S afes  O pened—W . L. Slocum, safe  e x ­
p e rt an d  locksm ith . 128 A nn S t., N . E..
G rand  R apids. M ichigan._____________104

W ill pay  cash  fo r  w hole o r  p a r t  s to ck s  
o f m erchand ise . Louis L ev insohn , S ag -
inaw , M ichigan.______________________ 787

M erchand ise  closing  o u t au c tio n s  con ­
ducted  anyw here . B eaum ont, 611 E a s t
28th, K a n sa s  C ity, M issouri._________ 796
■ F o r  Sale O r E xch an g e—F u rn ish in g s  and  
lease  fo r ty -ro o m  hotel. N e t p rofits  la s t  
y e a r  $2,000. F o r  p a r tic u la rs  a d d re ss  No. 
791. c a re  T rad esm an . 791

P a r tn e r  W an ted —H a rd w are  an d  tin  
shop . H av e  n o t enough c ap ita l to  s to ck  
up  properly . T h is  is an  o p p o rtu n ity  se l­
dom  offered in  a  firs t-c la s s  location . I f  
you a re  in te re s ted  i t  w ill p ay  you to  
in v estig a te . T h is  s to re  30 x  105. Invo ice  
$3,500. L oca ted  in b eau tifu l E d g ew a te r. 
A. P . N elson, 5528-30 B roadw ay , C hicago,
Illinois._______________________________ 777

F o r Siile—B akery . F in e  loca tion  In 
M ich igan  tow n of 6,000. Good re ta il  and  
w holesale  trad e . E v e ry th in g  new . R e n t 
$30. M ust sell im m ed ia te ly . H av e  o th e r  
b usiness. W ill invoice $2,000. $1,400 will
bu y  it. A ddress  M. E ., c a re  M ich igan  
T rad esm an . 772

H E L P  W A N T E D .
W an ted —A capab le  b o o k -k eep er w ith  

cap ita l to  in v est. In v e s tm e n t g u a ra n te ed  
a g a in s t loss. N o risk . F a i r  in te re s t. 
Good location , p le a sa n t w ork. M arried  
m an  desired . In v e s tig a te . A ddress No.
837, c a re  M ichigan T rad esm an ._____837

W an ted —Y oung m an  to  w ork  in c lo th ­
ing  s to re , sa le sm an  and  w indow  trim m er. 
S ta te  age, experience  and  sa la ry  ex p ec t­
ed. B e r t L am pk in , Ion ia , M ich. 844

W A N T - E X P E R I E N C E D ~ H A R D W A R E  
M A N ,  ab le  to  e s tim a te  b u ilde rs  h a rd w are , 
w illing  to  do a n y th in g  a b o u t s to re , c ap a ­
ble of m an ag in g  b ran ch  s to re . M u st in ­
v e st $5,000 and  s a tis fy  m e a s  to  c h a ra c te r  
and  ab ility . T h is  is O P P O R T U N IT Y ,  a re  
you aw ak e?  “ H a rd w are ,”  31 So. F ro n t
S t,. C uyahoga  F a lls , Ohio.___________ 829

W an ted —Cordwood choppers, $1.45 p e r  
cord fo r c u tt in g  chem ica l wood. H ig h e st 
p rices  pa id  fo r  p iecew ork , c u ttin g  logs, 
posts, poles, ties , pulpw ood, e tc . G eneral 
w oods w ork . M ill m en of all k inds. 
S tead y  w ork  th e  y e a r  round . I. S tep h en ­
son Co.. T ru stee s , W ells, D e lta  coun ty , 
M ichigan. 809

AUTOMOBILE IN SURANCE
The Kind That Protects You Against Loss

( FIRE, From Any Cause Anywhere 
< THEFT, From Anywhere 
( PROPERTY DAMAGE and LIABILITY

All under one policy and one charge. You need this insurance.

The American Mutual Automobile Ins. Co. - Hastings, Michigan
EARL B. CALDWELL, A gency Mgr., Grand Rapids, Mich.

Pere M arquette R ailroad  Co.
DUDLEY E. W A T E R S, PAUL H . K IN G . Receivers

FACTORY SITES
AND

Locations for Industrial Enterprises in 
Michigan

The Pere Marquette Railroad runs through a territory peculiarly adapted by Accessibility 
excellent Shipping Facilities. Healthful Climate and Good Conditions for Home Life, for the 
LOCATION OF INDUSTRIAL ENTERPRISES.

First-class Factory Sites may be had a t reasonable prices. Coal in the Saginaw Valley 
and Electrical Development in several parts of the State insure Cheap Power. Our Industrial 
Department invites correspondence with manufacturers and others seeking locations All in­
quiries will receive painstaking and prompt attention and will be treated as confidential.

Address GEORGE C. CONN,
Freight Traffic Manager,

Detroit, Michigan
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Gabby Gleanings From Grand Rapids.
Grand Rapids, Feb. 12—W e are all 

aware of the fact that Pete Fox has 
two (2) suits of clothes, for he wore 
the coat of one and the trousers of 
the other at our dance the other night 
and at the dance prior to this one, he 
wore the coat and -vest of the other 
and the trousers of the one.

W alter Lawton is now a t home and 
assisting his faithful wife with the 
care of their son, our good Brother 
Claude, who is recovering from a 
very severe attack of scarlet fever. 
We are glad to announce that Claude 
is gaining nicely and W alter will be 
glad to answer the phone, if you will 
call up.

Four salesmen on the Board 'of 
Trustees of one church and all mem­
bers of the U„ C. T .! The world is 
surely getting better.

We have taken two applications for 
membership this week. Now, boys, 
get them in, for we want a class of 
twenty to twenty-five for our annual.

The regular U. C. T. dance of last 
Saturday night was attended by one 
of the largest crowds of the season. 
We had a great many strangers and 
they all declared that they never had 
attended any party in Grand Rapids 
where they had a better time and 
where it seemed so easy to get ac­
quainted. They all said they would 
come again.

Now, come on, boys, and loosen up 
your purse strings and buy tickets 
for the annual banquet—$1.50 per 
plate—and you will get your money’s 
worth. Let’s make this banquet worth 
while.

Floyd Thompson, who sells the flour 
the best cooks use, has bought a new 
Oakland six.

If you want to know why Lily 
W hite flour is the best flour on earth, 
just drop into the office of the Valley 
City Milling Co. and after you have 
met Mr. Rowe, Mr. Smith, Mr. Martin 
and a few more of that genial bunch 
who have no little to do with the 
making of this widely known brand, 
you can readily guess why all cooks 
have pronounced this flour the flour 
of quality.

A rt Burr, who is pronounced by all 
the ladies ’of the order to be the 
fashion plate for well dressed men, is 
wearing a very fine new overcoat, 
bought with some of the bonus mon­
ey he received for .beating his own 
record.

Don’t forget that we have our an­
nual meeting Saturday, March 3, be­
ginning at 9 a. m. and in session all 
day, and the banquet at 6:30 p. m. at 
the Pantlind.

John D. Mangum, who was an old 
time traveling man out of Grand Rap­
ids, but who has been engaged in the 
clothing business a t M arquette for 
more than twenty years, is a candi­
date for appointment as Insurance 
Commissioner when the term of the 
present incumbent expires July 1. Mr. 
Mangum was an honor to the ranks 
of the traveling fraternity and any 
of the boys who happen to know 
Governor Sleeper would honor them ­
selves and the fraternity by putting 
in a good word in Mr. Mangum’s be­
half. A rt Borden.

News and Gossip From Sagacious 
Saginaw.

Saginaw, Feb. 12—A lbert G. Bero, 
the traveling salesman, mentioned in 
last week’s article, passed away last 
Tuesday at St. M ary’s hospital from 
the blows inflicted on his skull by 
unknown assailants. An inquest was 
held immediately, but the verdict 
reached -was non-committal. Prose­
cuting Attorney Vincent handled the 
questioning of the witnesses for the 
coroner, and the murdered man’s wid­
ow was represented by A ttorney Fred 
L. Travers. John P. Wood, who dis­
covered Befo’s body lying in front of 
the home of Charles Howe, 430 North

W arren avenue, the night of the as­
sault; Fred Bossman and John Laing, 
the police officers called to the scene; 
Drs. H. J. Meyer and Fred Edelmann, 
the attending physicians; John J. 
Duggan, proprietor of a coal yard 
from which was taken the king bolt 
with which it is assumed the attack 
on Bero was made, and Mrs. Bero, 
the widow, were the only witnesses, 
and their testimony did not vary in 
any respect from the facts of the 
case already published. Dr. Meyer 
explained to the jurymen the several 
wounds inflicted upon Bero’s head by 
his assailant, using a skull form of 
plaster and marking out the location 
of the wounds on the .skull with a 
piece of red crayon. Both he and Dr. 
Edelmann, .city physician, declared 
that any one of three of the wounds 
would have been sufficient to cause 
death. Mrs. Bero was asked if she 
knew whether or not her husband had 
any enemies or had ever expressed 
the fear that someone might plan to 
do him bodily harm, but she answered 
that she did not know. The question 
of how much money Bero carried at 
the time he was attacked was only 
once mentioned, Mrs. Bero answered 
that she had no idea how much it 
might be. The question as to wheth­
er the police found any outward signs 
of Bero’s having been robbed or his 
pockets rifled was not mentioned. Of­
ficer Phil McGregory, who was con­
stantly in attendance at Bero’s bed­
side during the time he lay uncon­
scious a t the hospital, waiting to learn 
what Bero would have to say as to 
the identity of his assailant if he 
should momentarily regain conscious­
ness, w'as not put on the witness 
stand. I t has been given out by the 
police, however, that Bero never re­
gained consciousness long enough to 
throw any light on the case.

The central heating plant, which 
supplies heat for many stores, thea­
ters, etc., was shut down Saturday, 
owing to a tube of one of the boilers 
blowing out. In turn, this caused 
many of the stores to close Saturday 
evening. The movie houses erected 
stoves and continued to unwind 
laughter and pathos by the yard.

L. A. Goodman, W illard Barbour 
and A. R. Campbell, buyers for the 
Wm. Barie Dry Goods Co., left for 
New York Saturday evening. Miss 
Mabel W ashburn, of the millinery de­
partment, will spend a week in Chi­
cago. E. H. Bloedel, cloak buyer, 
returned from the Eastern markets 
Saturday.

The M. W. Tanner Co. will enter­
tain its employes and their friends 
with a St. Valentine dancing party at 
the store next W ednesday evening.

We have just heard of a young 
man in the W est who wears size 23 
shoes. The shoes were made in New 
York and sent on to Boston, where 
rubbers were made to fit. Being only 
17 years of age, he should not be 
discouraged, as he may outgrow it.

The Bagley market will be wel­
comed at 116 North W ashington, as 
this neighborhood needs a good m ar­
ket; in fact, this street consists of all 
live wire merchants.

J. B. Laughlin.

One New Jersey farmer has all the 
business he can handle in selling milk 
and fighting a combination. The milk 
combination raised the retail price from 
eight to ten cents a quart. The farmer 
believed he could profitably retail milk 
at eight cents and he opened a route. 
His business increased so rapidly that 
he has been compelled to use autom o­
biles instead of the horse-drawn delivery 
wagons and the combine is losing its 
customers. The farmer says he is sat­
isfied with his profits and he has no 
trouble getting rid of his stock of milk.

Unfairness of the Proposed Standard 
Form.

Chicago, Feb. 13—I hope you will 
do all you can to knock out the stan­
dard form of policy which the various 
insurance commissioners recommend­
ed, as I feel that some one put some­
thing over on them when they induc­
ed them to recommend such an un­
fair contract as the one which they 
endorsed in their converition lastyeai. 
This policy provides that, after giv­
ing notice of the loss, the assured 
must put the goods in order, must 
make a complete inventory of the 
goods totally destroyed and the 
damaged and undamaged goods show­
ing cost, quality and quantity of each 
article so damaged, undamaged or 
destroyed, and the amount of loss and 
damage claimed thereon.

Naturally, this being a condition 
of each policy, it must be done for 
each policy or, at least, for each com­
pany on the loss. Then when proofs 
of loss are made the assured must 
again furnish as a part of the pre­
liminary proofs of loss another in­
ventory showing the value of each 
item and the amount of loss there­
on, and in case of difference it must 
be submitted to appraisers, the as­
sured and the company each select­
ing one, and the two so chosen to 
select an umpire who shall pass upon 
the differences only. If they are un­
able to agree within fifteen days, the 
assured or the company may go be­
fore any court of records in the state 
and have the court appoint an um­
pire. Of course, the company might 
go to the other end of the state from 
which the loss is located and have an 
umpire appointed and then the ap­
praisers, after appointment, are to 
bring in an itemized award showing 
the value of each article and the 
amount of loss allowed thereon.

You can understand how impossible 
it is for the proprietor of a depart­
ment store or other large stock of 
goods to complv with any such re­
quirements as this policy has in it. 
This feature of the policy alone should 
defeat it. to say nothing of the un­
fair conditions relating to sole and 
unconditional ownership and the 
waiver agreem ent of the policy.

Thasher Hall.
Owosso Grocers and Bakers Touch 

Elbows.
Owosso, Feb. 12—A nv>st enthusi­

astic meeting of grocers and bakers 
was held at the W ildermuth Hotel on 
the evening of Feb. 8. The banquet, 
which was furnished by the bakers 
of the city, was served in the exceed­
ingly efficient manner so character­
istic of Proprietor Stevens and was 
thoroughly enjoyed by all.

After the banquet, W. A. Seegmill- 
er, Secretary of the Business Men’s 
Association of the City of Push, took 
the chair and after calling the meet­
ing to order, gave a short talk on the 
spirit of co-operation which is help­
ing to make the city one to be de­
sired, because of the fact that the 
business men as a class “push” for 
the things which make for the prog­
ress of any community. As a notable 
example, he cited the cordial rela­
tions existing between the grocers 
and bakers, resulting in the sale of 
bread being confined to that made by 
the five or six bakers doing business 
in the city, the market for outside 
bread having been entirely closed.

The chairman called on several of 
the grocers and bakers present for 
expressions as to the things neces­
sary to further their mutual interests 
and thereby help to advance the wel­
fare of Owosso.

J. M. Bothwell, Secretary of the Re­
tail Grocers and General M erchants’ 
Association, was next called on, giv- 
’ng a short talk on some of the influ­
ences working an injury to all the re­
tail business generally, but more es­
pecially affecting the welfare of the 
community locally.

The tfading stamp and coupons 
problem was discussed from all stand­
points and an expression taken which

was unanimously opposed to all kinds 
and classes of trading stamps and 
coupons.

Mr. Bothwell made a strong appeal 
to all to attend the coming conven­
tion at Kalamazoo next week and 
closed by giving a practical illustra­
tion of the losses the grocers were 
taking by not at all times following 
the market and getting sufficient 
profit.
Butter, Eggs, Poultry, Beans and 

Potatoes.
Buffalo, Feb. 14—Creamery butter, 

extras, 40@41c; first 37@38c; com­
mon, 34@36c; dairy, common to 
choice 28@33c; poor to common, all 
kinds, 25@28c.

Beans—Medium, $7.00; pea, $7.00; 
Red Kidney, $7.25@7.50; White Kid­
ney, $7.25@7.50 ; Marrow, $7.50@7.75.

Cheese—No. 1 new, 22@22j4c; 
choice, 21@ 21^c; old 23@24c.

Eggs—Choice, new laid, 46@47c; 
fancy hennery, 48@49; storage can- 
died, 43@44c.

Poultry (live) — Fowls, 20@24c, 
springs, 20@24c; old cox, 15c; ducks, 
20@22; geese, 17@18c; turks, 25@ 
28c.

Dressed Poultry—Turks, per lb., 28 
@33c; ducks, 20@24c; geese, 16@19c; 
chicks, 20@26c; fowl, 20@25c.

Potatoes—$2.40@2.50 per bu.
Rea & Witzig.

Last Word By Wire From Kalama­
zoo.

Kalamazoo, Feb. 14—Looks like the 
biggest show in Michigan. Spaces 
taken nearly up. Convention shaping 
up nicely. Prospects look like a big 
attendance. Chartered cars from sev­
eral towns. Hotel reservations made 
in advance by notifying me.

L. A. Kline, Manager.
A St. Louis man knows just how to 

stop all war and he will impart that 
information for a nickel. That is the 
price of a pamphlet he has written to 
tell about his scheme. He would give 
every enemy soldier, who deserts or 
gets captured the sum of $1,000 and a 
chance to live in peace. That offer 
would make every soldier of the ene­
my throw down his arms and rush 
across the lines. The remainder 
would be easy. The St. Louisian 
thinks paying all these deserters $1,- 
000 is cheaper than carrying on a 
war. When the Kaiser hears about 
this plan he may put it in force and 
capture all the soldiers of the Allies. 
Then he could rule all Europe.

B U SIN E S S C H A N C ES.
W an ted —Young' shoe m an  w ho  u n d e r­

s ta n d s  th e  b u s in ess  th o ro u g h ly  a n d  is 
capab le  o f ta k in g  ch a rg e  o f shoe  d e p a r t­
m e n t in  d e p a r tm e n t s to re  an d  can  in v est 
$2,000 a s  p a r t  in te re s t  in  th is  d ep a r tm e n t. 
C an  d ra w  s a la ry  an d  h a lf  p ro fits. L o c a ­
tion  in  b e s t m a n u fa c tu rin g  d is t r ic t  in 
D e tro it, M ich igan . F o r  fu r th e r  in fo rm a ­
tio n  ad d re ss  No. 845, c a re  M ich igan  
T rad esm an . 845

F o r Sale—E x ce llen t o p p o rtu n ity  fo r 
som e one to  bu y  a  w ell e s tab lish ed  d ry  
c le an in g  bu s in ess  c en tra lly  loca ted . O w n­
e r  h a s  been  in  d ry  c lean in g  b u s in ess  
tw elve  y e a rs  a n d  w ish es  to  re tire . W ill­
ing  to  te a ch  b u y in g  p a r ty  a ll th e  e sse n ­
tia ls  o f th e  b u s in ess  to  co n tin u e  to  ru n  
sam e  successfu lly . A d d ress  P . O. B ox 
173, M uskegon, M ichigan. 846

For Rent
A t Gary, Indiana, large store 

room with alley corner. Room  
50x125 feet, good basement, splen­
did light. Best retail shopping 
center. An opportunity. (Gary’s 
building permits last month were 
over $1,000,000.)

HARRY HALL,
Gary, Ind.
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