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Judas, the boldest of the lot,
Approached the throne-room—piping hot— 
And found the devil all alone 
And black as thunder on his throne.
“My lord,” said Judas, “pray give heed,
For these are times of direst need.
Up on the earth, in light of day,
Another fiend is  holding sway.
Another devil’s fame is great,
He runs a hell, sir, up to date.
And so the ‘boys’ commissioned me 

' To call on you, my lord, to see 
If some arrangement could be made 
To lay this Wilhelm in the shade.
Enlarge our policies, in fact,
And keep our well-earned fame intact,
Or else, they say, they will rebel 
And patronize that modern hell.”

Old Satan groaned and rubbed his horn, 
His ugly features all forlorn,
And, from his eyes where fire had gleamed, 
The tears of molten lava streamed. •
“My friend,” he said, “I’ve done my best. 
We’U let this Wilhelm do the rest.
He has me beaten slick and clean 
For being downright sneaking mean.
I deal alone in wrecks of sin—
Just those who heaven won’t  take in.
No little babe has fed my fires 
Which are reserved for thieves and liars— 
(Here Judas winced, but kept his poise 
And heard the message to the ‘boys’)
No passion garbed in human cloak,
No heart of aged mother broke.
No children do I maim or slay 
To make a Teuton holiday.

“I am the devil, great supreme;
To punish evil is my theme.
My purpose is to find the weak,
And tempting lures to them I speak.
If they are chaff, they come with me.
If they are grain, then they go free.

Hypocrisy is not my roll,
For I’m the devil, heart and soul.
I sit in state beside my pit 
And gather those who are not fit 
To go elsewhere. The social scum 
Of man’s domain to me they come.
The ‘good’ are for the courts divine,
The lost, degenerate, are mine.”

Here Satan paused. He’d spent his ire 
And, brooding, gazed into the fire.
At length he spoke—“Just tell your friends 
That hell does not exceed its ends.
Those ends attained, is satisfied 
That Satan’s laws are justified.
Hell has its limits here below,
But up on earth it isn’t so.
The fiend of whom you speak in awe 
Has broken every human law—
Has broken every law divine,
And now has broken laws of mine.- 
Some day he’ll totter on his throne 
To find he’s broken all his own.

“Now listen, Judas, stay with me,
Don’t join this hell in Germany 
Wherein the kaiser sits in state 
And strikes about with fangs of hate 
Regardless where his venom falls,
On cabin or cathedral walls,
On suckling babes or wounded men,
In deeds too vile for tongue or pen.
I’ve seen his acts, I’ve heard his brag 
And, meantime, seen his license tag.
I’ve got his number—you can bet 
I’ll get this big Hun devil yet.”

So these are busy days in hell;
The imps don’t get a breathing spell, 
Enlarging pots in which to stew 
The kaiser and his retinue.
While on the trail in old Berlin,
The devil hides a vicious grin
And skulks to strike the blackened heart
Of him they call his counterpart.



Fleischmann’s Yeast
will perform the same valuable 
function in making war-time 
bread foods that it does in 
wheat bread.

The Fleischmann Company

P E A N U T  B U T T E R
CAN BE COMPARED TO COFFEE 

AS TO QUALITY

Don’t be fooled by price. Buy where quality 
comes first. Buy Jersey Peanut Butter and 
notice the difference in taste. Order from 
your jobber today.

Perkins Brothers, Inc. Bay City, Michigan

L I T T L E
D U T C H  M A S T E R S  

C IG A R S
Made in a Model Factory

Handled by All Jobbers Sold by all Dealers
Enjoyed by Discriminating Smokers

They are so good we are compelled to work full capacity 
to supply the demand

G. J. JOHNSON CIGAR CO., Makers
GRAND RAPIDS

Ceresota
Flour

Always Uniformly Good

Made from Spring Wheat at 
Minneapolis, Minn.

Judson G rocer Co.
The Pure Foods House

Distributors
GRAND RAPIDS, MICHIGAN

You Should Carry All *
Franklin Package Sugars

W om en who get u’sed to buying Granulated 
Sugar from you in neat Franklin Packages will 
prefer to buy Dainty Lumps, Powdered and 
Confectioners Sugars in the same way. They  
like the clean, strong packages that will not burst 
in the market basket or cupboard as will a thin 
paper bag.

It will pay you to sell A L L  your sugar in the 
time-saving Franklin Packages.

“A. Franklin Sugar for every u se ”

Cartons packed in 24, 48. 60 and 120 lb. con
tainers according to grade

Cotton bags of granulated sugar packed 
in lOO lb. sacks and in barrels

M ade from  S u gar Cane

The Franklin Sugar Refining Company
PHILADELPHIA
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H A N D W R IT IN G  O N  T H E  W A L L .
Late  reports  from Germ any indi

cate tha t  the business men of that 
country  are greatly  worried—not 
over the fact th a t  Germany started 
the war as a w ar  of conquest;  not 
over the sufferings caused by the 
Teutonic beasts who masquerade as 
men; not over the millions of un 
mentionable crimes committed by 
Germany; not over the loss of mil
lions of German citizens and the sure 
knowledge tha t  Berlin and Potsdam 
m ust  be destroyed; but over the fact 
that no one will t rade  with Germany 
after  the w ar  is over. These  business 
men now realize that everyth ing Ger
man will be tabooed for years to 
come; tha t  no m an with red blood 
in his veins anywhere  in the world 
will consent to deal with a German 
or handle any article of German 
make or manufacture; tha t  no one 
will sell a German anything under 
any circumstances; that  Germany 
m ight as well make up her mind that 
she m ust  work  out her own destiny, 
in sack cloth and ashes, without be
ing permit ted  to associate with the 
decent people of any decent nation 
on earth. This  is not  a comforting 
conclusion to be forced to reach and, 
of course, the German people—with 
their total lack of mental discern
ment and their  brutal  disregard of 
the finer feelings which men of other 
races possess but which Germans do 
not understand—will ufidertake to 
break down this barrier  of distrust  
disgust  and eternal hatred, but the 
Tradesm an very much misjudges the 
temper of the  civilized people of this 
world if the Germ ans for ten genera
tions to come succeed in re-establish
ing themselves in the good opinion 
they once held in the estimation of 
mankind. German business methods, 
like German manners,  have always 
been detestable, but they have been 
tolerated because Germany could 
produce some things which the re 
mainder of the world needed and was 
willing to purchase. Now that  the 
world has learned to get along with
out Germany for more than three 
years it will be very slow in re
suming relations with the beasts  who 
undergo any privation and commit

uncounted revolting crimes to further 
the unholy personal ambitions of 
their  bloody monarch.

A vast number of producers and mer
chants in many lines of industry breath
ed easier after the conference on war 
industries held in Washington last week. 
From publications, apparently by official 
sanction, they had «been led to believe 
that a hard and fast line had been drawn 
between what were deemed to be essen
tial and non-essential industries, and 
that  the latter were to be suppressed 
more or less speedily. One statement, 
which was allowed to go uncontradicted 
for several weeks, was that a list had 
been prepared for some hundreds of arti
cles the manufacture of which was to be 
checked. What this would mean in 
the way of dislocating domestic business 
and causing unemployment was obvious. 
Its disturbing effect on finance and ex
change was another feature to which 
the Tradesman called attention and 
which the Chamber of Commerce of 
the United States dwelt upon in a re
port of great value. From the remarks 
at the recent conference it appears that 
no drastic step is in contemp'ation and 
that, at the utmost, all that is asked is 
that waste—whether of fuel, needed 
raw materials, or of labor—be avoided. 
Between the two extremes—the explod
ed “business as usual” notion and the 
restriction of industries to those needed 
for military uses and the feeding and 
clothing of the civilian population—there 
is a rational middle ground conserving 
production that will preserve trade or
ganizations during the war for their 
value thereafter, and that will also per
mit the extension of exports which will 
aid in paying for raw materials brought 
in from abroad.

W hen one recalls the m anner in 
which Lincoln was continually handi
capped by criticism, condemnation 
and ridicule while he was prosecut
ing the Civil War,  the united Nation 
back of President W ilson in the  p res
ent extremity is, indeed, a pleasant 
comm entary  on the change which has 
taken nlacc in public thought  and u t
ter •«nee during the past half century. 
All through the war Lincoln was held 
up to scorn by Democratic  news
papers and politicians who did every
thing possible to create  dissatisfac
tion and unrest am ong the people 
and defeat the purpose of the war. As 
late as 1864 the Democratic  par ty  in 
National convention declared the war 
a failure and Lincoln a usurper and 
demanded the immediate cessation of 
hostilities. No political party  could 
do such a t reasonable act at this time 
and not be stamped out of existence 
by an enraged people. All of which 
goes to show the difference between 
the minority  par ty  of 1S64 and the 
m inority  par ty  of 1917.

C A N N E D  G O O D S S IT U A T IO N .
Price regulation by indirection ap 

pears to be the only method which 
the Food Adminis tration has at its 
disposal, apart  from grain. This is 
shown by the action of the Adminis
tration in intimating that the opening 
prices for salmon are to be the com
mercial prices and any valuation 
above that basis is to be considered 
unfair. While it is not so declared, 
the plain inference is that  anyone 
guilty of these unfair practices is to 
lose his license. This seems to bear 
out the old adage that "where there 's  
a will, there’s a way!" New enabling 
legislation is planned to g ran t  the 
Food Adminis tration wider powers 
so that these substi tute  measures 
need not be resorted to. Jobbers  are 
inclined to feel, however, that if the 
action in regard to salmon is to be 
taken as a precedent there is little 
hope that the consumer will be given 
very much consideration. Why, for 
instance, should there be a difference 
of 60 cents a dozen between the Gov
e rnm en t’s price and the commercial 
price of any item of canned goods?

Perhaps the one thing hoped for 
more than any other just  now is that 
the prohibition against hoarding 
should be investigated thoroughly. 
There  is little doubt in the minds of 
anyone that there has been some vio
lation both of the letter and the spirit 
of the new licensing regula tions and 
tha t  it would be a good th ing if some 
examples were made—n o t  of little 
fellows, as has been the case thus fat. 
but some of the big culprits.

There  is a fast growing suspicion 
that there are supplies of canned 
goods tucked away in warehouses 
where they should not be, placed 
there  perhaps before the licensing 
regulations went into effect and 
which the owners have not been able 
to dispose of without demoralizing 
the market,  or at least making se
vere sacrifices. The  practice was 
w rong  with or without the rules and 
the perpetra to rs  if any are enti tled to 
no sympathy.

W O R K  A N D  W IN  T H E  W AR.
W ork  will win this war for Ameri

ca; work  in field, factor}' and mine: 
work, work, work everywhere: work 
with the muscles, and work with the 
mind; work! It is the magic word o 
our hopes and the final test  of our 
fitness to survive. Every  man to his 
task! Every man his part;  p leasant
ly, t o o ; no quibble about pay. or 
hours, or o ther  things: no quarreling 
with cu r  b rothers ;  no strikes: no lock
outs: no boycotts or p icke tings: work! 
We must keep the glow in our fur
naces: the plow in the furrow: we 
must build ships': make guns:  airships, 
too; produce fo o d ; we must dig, dig 
everlastingly; we must apotheosize

Work, and worship it. forgetting prof
its and all else, for work, and work 
alone, will determine both our fitness 
and our right to live unbossed, unde
based and unoppressed by a Militant 
and Merciless autocrat  who has 
drenched the earth with a deluge of 
blood.

A week has gone by without the 
promulgation of any additional rul
ings which have any particular bear
ing on the retail grocer. The latter 
is becoming more familiar with the 
flour and sugar rulings and, realizing 
the important  position he occupies as 
a great  factor between the producer 
and consumer, he is rapidly becom 
ing reconciled to handling both s ta 
ples on small margins of profit—no 
margin whatever, in fact, if the cost 
of doing business were taken into 
consideration. As frequently pointed 
out by the Tradesman, margins and 
proper recompense for services m ust 
be utterly disregarded from now until 
the close of the war. W e m ust  fix 
our eyes and our thoughts  on the de
struction of the Kaiser and the thing 
he stands for and leave no stone un
turned to do our part  in contributing  
to this result.

Fo r  many years three things— 
prin te r’s ink. varnish and lubricating 
oil—have almost invariably been 
"sold nasty,” as the expression is. 
meaning that employes who have 
charge of making up the orders for 
these goods have been paid commis
sions—which is only a polite term for 
bribes and graft—ranging from 10 to 
50 per cent. So flagrant has this abuse 
become that the Federal T rade  Com
mission has determined to bring 
about its extinction. In pursuance of 
this  policy it has secured the sig
natures of 90 per cent, of the ink 
manufacturers of the country to elim
inate the practice of paying commis
sions on the sale of their products.  
The other two articles mentioned 
will next receive attention.

Because people who have always eaten 
powdered sugar on grapefruit are un
able to procure it during the temporary 
shortage, many have given up this citrus 
delicacy for the time being. This has 
led to a surplus of grapefruit on the 
market at reasonable prices, and Flor
ida growers think that the public ought 
to profit by such an, opportunity. Many 
people prefer grapefruit with salt in
stead of sugar and this idea is being 
given wide publicity. Syrups may also 
be used as sweetening for grapefruit 
and oranges.

I t  takes a married genius to in 
vent a new excuse.

Even hunger is no infallible cure 
for laziness.
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Gabby Gleanings From Grand Rapids 
G rand Rapids, Dec. 17—W e were 

all pleased last M onday m orning to 
see the sm iling face of genial Jim  
Bolen a t the union sta tion . A m inor 
cause fc r the  smile he wore was th at 
he is able to  be out again afte r sev
eral w eeks’ confinem ent at the house 
w ith a broken arm, con tracted  while 
crank ing  a fliver. But upon a little  
closer quizzing we ascertained the  
true  and m ajor cause for all those 
smiles, which is th a t a little  daughter 
has arrived to gladden the hom e of 
Mr. and Mrs. Jam es Bolen and her 
name is B etty  Ann. M rs. Bolen and 
B etty  are a t B lodgett hospital, both  
en joy ing  good health, and both will 
welcome any of their friends who 
wish to  call.

M any U. C. T. men, their wives 
and friends, are m aking big p rep ara 
tions for the C hristm as dancing party  
to  be given Saturday evening, Dec. 
22. If you haven’t secured your 
ticket, now is a good tim e to  do so, 
by applying to  A. E. A twood, chair
m an, o r any m em ber of the com m it
tee. You can’t lose if you set that 
date aside for this party , as the com 
m ittee  are featuring  it w ith stun ts 
th a t will well be w orth  while.

W. H. Hall, a veteran business man 
of Ypsilanti, is tak ing medical trea t
m ents in Grand Rapids, and we hope 
for a speedy recovery. Mr. H all has 
one of the finest and m ost up-to-date 
saddlery and traveling  goods stores 
in Southern Michigan.

T he new ro s te r  is now in the hands 
of the  p rin ters and, we think, will be 
ready for d istribution  a t the nex t reg 
ular m eeting, Jan . 5. Ju s t think, we 
will have a new ro ste r and a pot luck 
d inner all the same day! T hese  are 
some of the m any th ings th a t m ake 
life w orth living.

O nly th ree  m ore dollars to  C hrist
mas.

If W . H ohenzollern  could have lis t
ened to  the th ings th a t were said 
about him at the banquet table last 
Saturday n igh t by the Bagmen of 
Bagdad o rators, the least he could 
have thought would have been that 
“som ebody is alw ays taking the >oy 
cu t of life.”

G rand R apids Council is a rran g 
ing  to  place in group form  in its Coun
cil room s the photographs of all of 
its m em bers who are in the service 
of their country  and drape them  with 
the Am erican flag. T he follow ing are 
the nam es of No. 131 m em bers in the 
service with their addresses: Capt. 
W alte r N. B urgess, 126th Michigan 
Inf., Camp M acA rthur,, W aco, Texas:
S. S. Lubetsky, U. S. S. Iowa, Div. 
A-3. c/ o  P ostm aster. Xew Y ork City,
X. Y.; H. M aurice Mann, Am bulance 
C orps No. 339, 310th San itarv  T rain, 
Camp C uster: H. P. Grady, Jr.. Am 
bulance Corps No. 339, 310th Sanitarv  
train . Camp C uster: Jay  T rahern  Pol
ing» F o rt Sheridan, 111. T hese men will 
be pleased a t all tim es to  hear from  the 
boys back hom e and our m em bers are 
requested  to  drop them  a line of 
g reeting  now and then. If there  are 
o th e r m em bers of No. 131 not given 
above who are in service, kindly re
p o rt their nam es to  the S ecretary  at 
once.

T he Council dues are com ing in 
very slowly and lest you forget, the 
tim e to pay is N O W . Please d on’t in
cur an additional and unnecessary  ex
pense to  the Council by m aking it 
necessary  for the S ecretary  to  mail 
you delinquent notices. S tam ps come 
high these days.

O nly seventeen m ore days before 
the P o t Luck dinner.

Stanley  Know les, of the firm of 
Know les & Knowles, H anover, left 
for Camp C uster last m onth H is 
p a rt of the business will be m anaged 
for the p resen t by A. Bibbins.

F. E. Edm unds, in jured  in an au
tom obile accident recently , is re p o rt
ed doing nicely. He is occupying 
room  440. St. M ary’s hospital, and we 
know  would welcom e his m any friends 
any tim e during  the  visiting  hours.

A t a B agm an jn ee ting  S aturday

evening, the  follow ing w ere trailed  
over the sands: L. J. L iebler, Dee 
C arpenter, L. V ogelsang and A. E. 
Rockwell, of G rand R apids Council, 
and H erm an Johnson, of Kalam azoo 
Council. A banquet was served in 
the evening a t the C rathm ore and 
patrio tic  speeches and m usic came 
later.

Bill B erner says he can’t see much 
difference now adays betw een the ex
pression  “D oing som ething for som e
body” o r “D oing som ebody fo r som e
th ing .”

M artin  Kuhn, form erly  engaged in 
trade a t Casnovia and Conklin, is 
spending the  C hristm as holidays w ith 
his wife’s paren ts a t Ravenna.

H. L. P ro p er (B urnham , Stoepel & 
Co.) is spending the week w ith his 
house in D etro it.

J. Seixas M acGlashan will again 
cover the jobbing  trade  of the Middle 
W est for the  P ra tt  & P alm er Co., of 
New York. H e will resum e his fo r
m er residence in C incinnati.

W illard  H. Jam es, the veteran  shoe 
salesm an who has been covering the 
M ichigan trade ever since the year 
one, has established a perm anen t sam 
ple room  a t 508 Security  building, 
Chicago, w here he carries a full line 
of goods m anufactured  by the W . B. 
Coon Co., R ochester.

T here  is an unusual am ount of in
fection in existence a t th is time, due, 
largely, to the prom iscuous use of the 
ro ller towel in the ho tels. T he note 
of alarm  has been frequently  sounded 
in these colum ns and cannot be re 
peated too  frequently  in o rder that 
the old men m ay not becom e care
less and the new m an on the road 
m ay no t fall into the  habit of using 
one of the m ost com m on m ethods of 
spread ing  contagion in existence. T he 
landlord who thus assists in the  d is
sem ination of disease is no b e tte r 
than the Germ an spy who seeks to  ac
com plish the sam e purpose by indi
rect m ethods, c landestinely carried  on.

A. F. Rockwell.

Late News From the Saginaw Valley.
Saginaw, Dec. 18—Saginaw people 

are congratu la ting  them selves on the 
w onderful success of the  Board of 
T rade  and particu larly  its President, 
George H. H annum , on the landing of 
a new industry  for th is city, which 
will em ploy from  1,200 to  1,500 peo
ple beginning the first of the year. 
I t  will occupy the M arquette  m oto r 
plant, which has been idle for several 
years. T h is p lan t is th o rough ly  m od
ern. sanitary , and one of the best of 
its kind in M ichigan. W ith  the ad
vent of the new year, Saginaw  seems 
about to  live up to  its slogan of the 
City of O pportun ity  and to  take .such 
a step forw ard a long  industrial lines 
as has never before been taken in this 
com m unity. F our large p lan ts have, 
w ithin a few m onths, opened their 
doors o r  are about to  open. T hey 
will em ploy close to 4,000 men. T hree  
of them  are opening at this time. T hey 
are the N orthw estern  Glass Co., which 
will em ploy about 200 men, the  Sag
inaw Shipbuilding Co., w hich  will 
em ploy close to  1,500 skilled w ork 
men and the M arquette  m oto r plant, 
which will em ploy at the s ta r t about 
500 m en and will, w ithin a few 
m onths, ex tend its operations to  em 
ploy 1.500 men.

A few n igh ts ago, the Saginaw  
Board of T rade  held a m em bership 
dinner, the first of its kind since the 
organ ization  revam ped and with new 
officers on the job, and 400 business, 
professional and industrial m en w ere 
p resent. T here  was an absolu te com 
m unity  feeling  for the  past and for 
the future of Saginaw. In  a w ay it 
was a love feast of anticipation  and a 
concrete m eans of congratu la tion  on 
w hat the Board of T rade  has ac
com plished in the last six m onths, the 
first half of its y ear on the job.

P residen t H annum  was paid a dis
tinc t tribu te  for the  p a rt he has play
ed in the upbuilding of Saginaw  along 
industrial lines by B enton H anchett, 
who proposed a to as t to  him, the  re 

sponse typify ing  the atm osphere  of 
the dinner.

A t the m em bership dinner of the 
Saginaw B oard of T rade  the general 
S ta te  highw ay law, as a road act un
der which to  operate, was endorsed 
and on Tuesday, D ecem ber 11, the 
vo ters of Saginaw  county, by a ra tio  
of four to  one, gave their approval to 
the act. Business m en in Saginaw 
believe th a t operating  under the S tate 
road law, there  will be a b ig  and 
broad policy of trea tm en t of road 
m atters.

Saginaw  City vo ters have approv
ed an ordinance, which appropria tes 
$4,500 per year for a m unicipal band, 
which will be headed by Prof. A rthu r 
D. Am sden, long  know n as one of the 
m ost skilled band conductors in M ich
igan. By the term s of the ordinance 
each taxpayer will pay approxim ately  
9 cents a year for a valuation of $1,800 
for the support of the band. T he o r
ganization will h ereafte r be know n 
as the Saginaw  Band.

Saginaw  secured the  1918 conven
tion of the M ichigan S ta te  Grange, a t 
the Jackson convention, a fte r a v igo r
ous fight with the  represen tatives 
from  G rand Rapids. T he B oard of 
T rade  is p lann ing  on the best G range 
m eeting  ever held in D ecem ber, 1918, 
and the m agnificent A uditorium , the 
only m unicipal building of its kind in 
M ichigan, will be the scene of the 
convention.

T he M ichigan S tate D airym en 's A s
sociation, w ith its allied subsidiary 
organization  of ice cream  m anufac
tu rers, etc., will hold its annual* co n 
vention a t the A uditorium  in Saginaw  
Feb. 4 to  7 and upw ards of 1,000 m em 
bers are p lann ing  on a ttend ing . T he 
M ichigan H ardw are  D ealers A sso 
ciation will come to  Saginaw  the 
week follow ing and about 500 of these 
gentlem en have signified th e ir in ten 
tion to  attend.

The Saginaw  B oard of T rade  is tak 
ing vigorous steps to  wipe out the 
fake advertising  nuisance and is c ir
cularizing its m em bership of 1,200 to  
destroy  th is evil. T he organization  
has investigated  and found th a t m er
chants and m anufacturers con tribu te  
thousands of dollars annually  to  such 
advertising  and charitable schem es 
and h e reafte r every m em ber of the 
Board of T rade will send such solici
to rs to the  B oard o f T rad e  for in 
dorsem ent before he even considers 
such a scheme.

Boomlets From Bay City.
Bay City, Dec. 17—George T. K el

ley, general m erchant a t Tw ining, is 
holding a c losing out sale, p repara to ry  
to  re tiring  from  business.

George W . M illigan, fo rm erly  en
gaged in the re ta il d rug  trade  in Bay 
City, has re-engaged in business and 
is now located in the bank building 
a t AuG res.

D. J. Buck, P. S. C. of Bay Council, 
has been appointed  by S tate Food 
A dm inistra to r, George A. P resco tt 
D eputy Food A dm in istra to r for Bay 
county.

Sco tt Cilley, O m er, fo rm erly  county  
clerk  of A renac county, w ho has for 
a long tim e had a desire to  becom e a 
m em ber of the G rand Com m ercial 
Arm y, has secured a position as the 
traveling  represen tative  for Seam an 
& Peters, of Saginaw.

F ran k  E stey , of E stey  & Naum an, 
retail g rocers of W est B ranch, un
derw ent an operation  a t St. M ary’s 
hospital, Saginaw , last week for 
chronic appendicitis. T h e  operation  
was successful and Mr. E stey  is rap 
idly im proving.

Jam es K ennedy, who has been en
gaged in the re ta il d rug  trad e  a t 
T w ining for several years, is closing 
out his business, having accepted a 
position as traveling  salesm an w ith 
the G. E. H anford  M anufacturing  Co., 
of Syracuse, N. Y.

W . B. Clark, fo rm er alderm an of 
Bay City, and engaged in the g rocery  
business for th irty -six  years, died sud
denly in D e tro it W ednesday  m orn ing

w here he had gone for medical tre a t
m ent.

T he Rival Box & L um ber Co., c, 
Tonaw anda, has leased the p lan t fo r
m erly occupied by the Bay City Box 
& L um ber Co., on E ast C enter ave
nue, and will m anufacture all kind? 
of boxes, em ploying a large force of 
men.

T he Kelley Island Lime & T ran s
p o rt Co., of Cleveland, has p u rchas
ed 2,000 acres of lime stone land near 
R ogers City and will erect a large 
lime stone crushing plant, em ploying 
500 men, which m eans an increase in 
population to  th a t hustling  town.

T he Fulton  M anufacturing  Co., 
m anufacturing  baby carriages, go- 
carts, etc., which m oved to  Bay City 
from  Chicago two years ago and has 
been in the hands of a trustee , has 
been sold to W. F. Jennison, of this 
city, who will continue the  business. 
T he men who have been a t the head 
of the various departm ents and the 
p resen t force of em ployes will be , 
retained by Mr. Jennison.

W . T. Ballamy.

This Plan Is Successful.
O ur profit-sharing  plan is one th a t 

we w orked out to  fit our own needs. 
I t  is simple, and a t the sam e tim e 
covers the  poin ts we wish it to  cover 
in our m anufacture of scientific ap
paratus.

W e pay a bonus, in q u arte rly  in 
stalm ents, based on a percen tage of 
our yearly  earnings and the em ploye’s 

« earnings. T he bonus is calculated on 
the basis of sa lary  earned, and not 
on the basis of salary  paid. T h a t is, 
we do no t calculate bonus on vaca
tion time, o r on tim e lost because of 
illness. O nly  actual w ork ing  tim e 
counts. T h is has cut down our loss 
of time, for we give each em ploye a 
com parative s ta tem en t of sa lary  earn 
ed and salary  paid w ith each w eekly 
envelop.

T he plan has also reduced the w aste 
of m aterials in our office and plant. 
And it has reduced our labor tu rn 
over. A. H. M cConnell.

Butter, Eggs, Poultry, Beans and 
Potatoes.

Buffalo. Dec. 19— C ream ery bu tter 
extras, 48iq>49c; first 46@47c; com 
mon, 45(5)46c; dairy, com m on to 
choice, 35(o)45c; dairy, poor to  com 
mon, all kinds, 33@36c.

Cheese—No. 1 new, fancy, 24c; 
choice, 23c; held 26c.

E g g s—Choice, new  laid, 55:3557c; 
fancy hennery, 60@63c; s to rage  can- 
died, 38@39c: a t m ark, 34@36c.

P o u ltry  (live) — Fow ls, 20® 25c; 
chicks, 22(3126c; old cox, 17@18c; 
ducks, 24@27c.

P o u ltry  (d ressed -)—T urkey, fancy. 
37(o5'38c; choice, 36@37c; geese, fancy, 
28®29c; choice, 26@27c; ducks, fancy. 
27@28c; choice, 27@28c; chickens, 
ro astin g  fancy, 30c; choice, 27@2Sc; 
fowls, fancy, 27@28c; choice, 25(3)26c.

Beans— Medium, $8.75: Peas, $8.50; 
Red Kidney, $8.50; W hite  K idney, 
$9.50@10; M arrow , .$10.

P o ta to e s— New, $2.00@2.30 per 100 
lbs . Rea & W itzig .

K ansas and M issouri m erchants 
w ere recently  im portuned to  sub
scribe for stock  in the  E xcelso  Food 
P roducts Co., of K ansas City, Mo., 
a co-operative w holesale g rocery  es
tab lishm ent, on an agreem en t th a t 
they  would be given an opportun ity  
to  purchase their supplies a t 10 per 
cent, below  the  regu lar wholesale 
price. E xperience dem onstra tes th a t 
the  prices of the concern  are 10 per 
cent, above the regu lar w holesale 
prices. Now the re ta ile rs are invok
ing the  aid of law yers to  find a w ay 
ou t of th e ir dilem ma.

mailto:2.00@2.30
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FOOD W ILL W IN THE WAR.

America’s Part in the Great World 
Problem.

Food has gradually , since the war 
began, assum ed a larger place in the 
econom ics, the sta tesm ansh ip  and the 
s tra teg y  of the w ar until it is m y be
lief th a t food will win th is war—■ 
starvation  or sufficiency will in the 
end m ark  the  victor.

T he Allies are b lockading the food 
from  G erm any; and the surrounding  
neu tra ls are  under p ressure  to  export 
th e ir surplus both  w ays and to  re 
duce their im ports. T he G erm ans are 
endeavoring  to  sta rve  the Allies by 
sinking the food ships. S hort p roduc
tion  and lim itation  of m arkets cum u
late to  under supply, and all govern
m ents are  faced w ith reduction  of 
consum ption, stim ulation  of p roduc
tion, con tro l of prices and read ju st
m ent of wages. T he w inning of the 
w ar is largely  a problem  of who can 
organize th is weapon.

As to  our m ore in tim ate problem s, 
to  effect th is end, it m ust be obvious 
th a t the diversion of m illions of men 
to  w ar reduces the  productive labor 
of the Allies, and in sequence, the 
food production. But beyond th is the 
destruction  of food a t sea, and of still 
m ore im portance, the continuous de
struc tion  of shipping, have necessita t
ed the  g radual re tre a t in area from  
which overseas food supplies can be 
obtained for any given country. 
T here  has grow n from  th is no t only 
a lim itation  of supplies, but an ac- 
cum m ulation in inaccessible m arkets. 
T he resu lt of these cum ulative forces 
is th a t N orth  A m erica is called upon, 
by both Allies and neu tra ls, for quan
tities of food far beyond its norm al 
export ability.

W h at th is tax  on our resources 
am ounts to  is evident enough from 
the fact th a t during  the past fiscal 
year we have increased  our grain 
ex p o rts  from  120,000,000 bushels, the 
th ree-year pre-w ar average, to  405,- 
000,000 bushels. T h is year the Allied 
production  is reduced by 200,000,000 
bushels over last year, and we m ust 
therefo re  m eet a much la rger demand. 
O ur exports of m eat and fat p roducts 
have increased from  pre-w ar aver
age of 500,000.000 pounds to  1,500,000,- 
000 pounds for the last fiscal year. 
A nd ow ing to  the decrease in their 
anim al herds, the Allies will require 
still m ore nex t year.

If  the extrem ely  high prices thun
dering  a t every door w ere not a suf
ficient dem onstra tion , it is possible, 
by actual figures, to  prove th a t we 
have been exporting  in m any com 
m odities actually  beyond our capacity 
to  produce. T ak ing  the th ree-year 
pre-w ar period as 100, we find in pork, 
for instance, the  num ber of anim als 
on hand a t the 30th of June th is year 
is variously  estim ated  a t from  92 to  
98. T he s laugh ter of anim als during  
the year w as a t the ra te  of 179; the 
exports w ere a t the ra te  of 215, and 
the na tura l consequence is th a t the 
price is a t 250.

D uring  the past year we have ex
ported  every last ounce of which the 
coun try  during  th is  period was capable 
of producing, and our N ational stock 
of cereals and  anim al products, p ro 

portiona te  to  our population, was, at 
the  beginning of th is harvest, the  low 
est in our history , and m any of us 
have been under the keenest anxiety 
lest we would face absolu te sh o rt
age. T his anxious period is now hap
pily passed.

T he dem and in m any com m odities 
during  the com ing year is beyond our 
capacity to  furnish if we consum e our 
norm al am ounts. T he necessity  of 
m aintenance of the A llies on our first 
line of defense, and our duty  to  hu
m anity  in feeding the neu tra ls de
m ands of us th a t we reduce our every 
unnecessary  consum ption and every 
w aste to  the last degree—and even 
then the world dependent on us m ust 
face privation. O w ing to  the lim ita
tion of shipping we m ust confine our 
exports to  the m ost concen tra ted  
foodstuffs, grain, beef, pork, dairy 
p roducts and sugar.

W e m ust con tro l exports in such a 
m anner as to  p ro tec t the supplies of 
our own people. H appily  we have an 
excess of som e o th er com m odities 
which cannot be shipped, particu larly  
corn and perishables, and we can do 
m uch to  increase our various exports 
if we can secure substitu tions o f these 
in the  d iet of our people, but above 
all wre m ust elim inate our waste.

H e rb e rt H oover.

Late News From the Cereal City.
B attle  Creek, Dec. 18—Jam es G. 

R edner, m em ber of B attle  Creek 
Council, has tw o sons in the service. 
A rth u r is a t A llentow n, Pa., w ith the 
am bulance corps, and Boyd has en
listed in the B ritish royal flying corps 
and will serve under the flag of E n g 
land. Boyd went to  New Y ork M on
day, w here he enlisted a t the  B ritish  
headquarte rs.

B attle  Creek Council had one of 
their jo lly  tim es Saturday  evening. 
Cards and dancing followed a fine 
supper p roperly  taken care of by 
the en terta inm en t com m ittee. As our 
guests we had the U. C. T. m em bers 
from  W isconsin  who are stationed 
a t Camp Custer. B attle  Creek Coun
cil takes pleasure in en terta in ing  the 
m em bers from  Camp C uster and have 
done every th ing  possible to  get the 
boys to our en terta inm ent. W e final
ly succeeded in having ten boys S a t
urday evening, and wish to say that 
all U. C. T .’s at camp are  welcome. 
O ur m eetings are held in Arcade Hall 
every th ird  Saturday  a t 7:30 p. m.

B attle  Creek hotels and restau ran ts  
will have an absolu tely  m eatless and 
w heatless day each week. A m eet
ing was called M onday evening a t the 
Post T avern, a t the suggestion  of 
E. C. Puffer, of Jackson, w ho has been 
appointed food ad m in istra to r for this 
district, Carl H. M ontgom ery is ac t
ing secretary .

Some m em bers of the U. C. T . are 
certain ly  observing 'm ea tle ss  and 
w heatless days. If  they  find hotels 
or re stau ran ts  are not observing the 
days, they  do not patron ize  them . 
One of our patrio tic  b ro th ers  w alk
ed out of a re stau ran t in B attel Creek 
one day last week a fte r finding they 
w ere serving m eat on Tuesday.

B attle  Creek Council will hold its 
rally m eeting  Jan. 19 in the Council 
room s, en te rta in in g  Jackson, Cold- 
w ater, H illsdale and K alam azoo 
Councils. G rand and Suprem e of
ficers will be w ith us on th a t date. 
P rep ara tio n s have been s ta rted  to 
give the boys all a good tim e. If  you 
don’t come you will be sorry . Jack.

Some m en know  so much th a t their 
know ledge gets in their way when they 
a ttem p t to  talk.

TWO OF A KIND.

Gold Trading Stamps and American 
Legal Stamps.

Lawton, Dec. 17—Although I am not 
a subscriber to your journal, still I think 
the subject at hand of sufficient impor
tance that your subscribers and the busi
ness men of Michigan should be ac
quainted with the facts.

Some weeks ago a man by the name 
of Phil Cohan solicited the merchants 
of this city in the interest of the so- 
called American Legal Stamp Co., with 
branch office at Grand Rapids and head 
office at Benton Harbor. This gentle
man left some trading stamps w 'th us, 
for which he got a check. He informed 
us that the company had made arrange
ments with the local bank to redeem the 
stamps from the customers who held 
them. He explained that one of their 
men would call on the merchants about 
every two weeks and see that we were 
properly taken care of as to stamps, etc., 
but nothing of the kind has occurred. 
Fortunately, we have put out but very 
few of the stamps, as we became sus
picious th at all was not as it should 
be.

The w riter has written the gentleman 
at different times and he has promised 
to make a trip to see us, but we have 
concluded this was a bluff and merely 
to gain time to extend his questionable 
operations. The address of the com
pany, according to its letter head, is 
324 M urray building, Grand Rapids, and 
the general manager’s name is J. W. 
Kingsbury. I am led to believe that 
the Cohan is ano ther Dr. JeKyll a.m 
Mr. Hyde—that Cohan and Kingsbury 
are one and the same person. I am in 
receipt of a letter from  the firm which 
did the printing of the stamps and 
bookie.s. I t  claims that the company 
owes them for the printing that was 
done about six months ago. I t thus ap
pears that the company has been operat
ing for some time. I should like to see 
him apprehended and jailed. I have 
written this to you, thinking that per
haps you might be interested sufficiently 
to look up the concern at the Grand 
Rapids address and get what inform a
tion you can. I thank you in advance 
for any trouble this may occasion you.

Stung.
The Gold Trading Stamp Co. was 

originally organized by J. W. Kings
bury, Thomas M. Ditman and Ira  Smith. 
For a time it was conducted by Kings
bury as manager in a little room in the 
store of the Ira  M. Smith Co. On the 
failure of that house the office was 
moved to 311 Monroe avenue. It is now 
located in the Powers Opera house 
block. On the failure of Smith and 
the subsequent failure of Ditman, who 
undertook to conduct a series of chain 
stores in this city with disastrous re
sults—to his creditors—Kingsbury pur
chased the interest of his partners in 
the business. He then started the Fair 
store, corner of Monroe and Erie street, 
where he made a most disastrous fail
ure. He subsequently sold the stamp 
business to Rose & Cohen, whose repu
tations are not above par. They, in 
turn, sold the business to M. L. Katz, 
who made a disastrous failure as one 
of the owners of the so-called Star 
Mercantile establishment on Monroe 
avenue, near Erie street, Katz now 
claims to be sole owner of the stamp 
business and is devoting all his time to 
the sale of stamps. A t present he is 
understood to be “working” in either 
Reed City or Cadillac. The books are 
not redeemed promptly; in fact, hun
dreds of books await the “return of 
Kingsbury to sign checks.” The office 
in the Powers building is kept constant
ly locked, for fear some angry holder

of unredeemed books may come in and 
assault the young lady in charge. A 
week ago Friday the elevator man in 
the building estimated that 150 women 
visited the office with books in their 
hands and ire in their eyes, but in no 
case were they permitted to cross the 
threshold. The door was kept securely 
locked on the inside. The young lady 
in charge says she has instructions 
from Katz to redeem stamp books as 
fast as the money comes in from the 
sale of stamps, but the percentage of 
books redeemed is very small. P rose
cuting Attorney Hoffius has had many 
complaints from irrate  holders of the 
books and stands ready to prosecute 
Katz any time a victim of the concern 
is willing to swear out a complaint on 
a charge which Katz can be appre
hended and arrested. He has under 
consideration asking for an injunction 
restraining Katz from disposing of any 
more stamps. The prosecutor lends a 
willing ear to all complaints from this 
source, because he is convinced that 
Katz should be prevented from con
tinuing a business which is conducted 
with so little regard to honesty and good 
faith.

The American Legal Stamp Co. is 
the creation of Kingsbury and Cohen. 
It is a good concern to avoid. Although 
it claims on its letter head to be located 
at 324 M urray building, Grand Rapids, 
there is no such a room in the building 
named. Cohen resides at 126 North 
Prospect street. He is given in the city 
directory as assistant manager of the 
Merchants Gold Stamp Co. The record 
of Kingsbury in this community is such 
as to warn any merchant to avoid him 
or any concern with which he may be 
connected in any capacity whatever.

Economy Is Good, But Human Sym
pathy Is Better.

W ritte n  fo r th e  T rad esm an .
I t is a grand  th in g  th a t people who 

have leisure can knit sw eaters and 
socks for soldiers. It is good to  
know th a t women and girls who h e re 
tofore have spent much of their tinr; 
try in g  to amuse them selves can do 
som ething really  w orth  while— m ak
ing bandages, pads, pillows, towels, 
etc., for the Red C ross hospitals or 
knit goods for the soldiers. Then, 
too, a garm ent m ade by a relative or 
friend appeals to  the m an aw ay from  
hem e as it never would if m ade in 
a factory. T his ought to answ er the 
criticism  th a t to  use two or th ree  dol
la rs’ w orth of yarn and spend tw enty 
or th irty  hours kn itting  a sw eater is 
not very econom ical, when one which 
would w ear ju st as long and be fully 
as warm  could be bought around the  
?4 m ark. T he young m an m ay for 
the first tim e realize the friendship 
and 'sym pathy  of his neighbors and 
associates when they vie w ith one 
an o th er to  m ake especially for him  
som ething for which he will a t tim es 
be very grateful. T he hold on the 
young  m an’s life—the influence for 
good—can not be valued in dollars 
and cents. E conom y is not alw ays 
the h ighest motive.

E. E. W hitney.

Any wom an who adm its that he: 
shoes are too tig h t is inclined to  b ■ 
m asculine.
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NEWS OFTHE BUSINESS WORLD

Movements of Merchants.
P o rt H uron—The capital stock of the 

Peninsular Seed Co. has been increased 
from $40,000 to $70,000.

L itchfield—G. D. M om inee has 
closed his bakery and enlisted in the 
services of his country.

Peck—G rim es & W aterm an  have 
sold their stock of agricultura l im
plem ents to  W illiam  Cork, w ho has 
taken possession.

Sault Ste. M arie—T he Prenzlau r 
Bros. Co., which conducts a d ep art
m ent store, has changed its nam e to  
Cowan & H unt, Inc.

Sigm a—F re d  N arrin  has sold his 
general m erchandise stock to W illiam  
Danielson, of LeR oy, who has re
m oved it to  th a t place.

Nashville—Fire damaged the store 
building and most of the grocery stock 
of Quick & Co. Dec. 16. The loss is 
partially covered by insurance.

Rives Junction—G. H. May, of 
Jonesville, has purchased the C hester 
H ow ell stock of general m erchandise 
and will continue the business.

Freeport—R. W alton has sold his 
store building and meat stock to H er
man L. Feldpausch, meat dealer, who 
will consolidate it with his own stock.

K alam azoo—T he Silver S ta r Coal 
Co. has been organized w ith an au th 

o r i z e d  capital stock of $10,000, ot 
w hich $5,000 has been subscribed and 
$1,000 paid in in cash.

P en tw ate r—Joseph  T ebbets has 
sold his harness stock and store  fix
tu res to  W illiam  Baker, w ho h as re 
m oved it to  H a r t  and consolidated it 
w ith his own.

Detroit—The United States Auto
matic Sales Co. has been incorporated 
with an authorized capital stock of 
$50,000, $25,000 of which has been sub
scribed and $5,000 paid in in cash.

Detroit—The Metropolitan Coal Co. 
has been organized with an authorized 
capital stock of $10,000, of which 
amount $5,000 has been subscribed and 
$1,000 paid in in cash.

Saginaw—Fire damaged the store 
building and stock of the Schmerheim 
Electric & H ardw are Co. Dec. 14, en
tailing a loss of about $5,000, which is 
partially covered by insurance.

D etro it—The Bissell Scott Co. has 
been organized to  conduct a general 
lum ber business w ith an authorized  
capitalization of $25,000, of which 
am ount $15,000 has been subscribed.

K alam azoo— R aym ond R. W arren , 
recen tly  of Lansing, has purchased 
the  spo rting  goods stock and sto re  
fixtures of P e rry  & W arth , a t the  
corner of B urdick and South streets, 
and will continue the business under 
his own name.

Three Rivers—Fire damaged the un
dertaking and furniture stock of Baird 
& Crandell and the bazaar stock of Guy 
V. Cole Dec. 13. The loss was consid
erable and only partially covered by 
insurance.

C oldw ater—W . S. Lockw ood has 
sold his in te rse t in the Collins & 
Lockw ood grocery  stock to  his p a r t
ner and taken a position  as traveling  
represen tative  of the M cK ensie M il
ling Co., of Quincy.

M anistique— M. Blum rosen, dealer 
in d ry  goods, c lo th ing  and shoes, has 
adm itted  to  partnersh ip  his tw o sons, 
Joseph and N athan, and the business 
will be continued under the  style of 
M. B lum rosen & Sons.

Ludington — George H ollick  and 
Arvid Carlson, fo rm er em lpoyes of 
the A. E. C artie r Sons Co., have 
form ed a copartnersh ip  under the 
style of H ollick & C arlson and pur
chased the stock and store  fixtures of 
the m eat departm ent in the  D ohu t 
brick sto re  and will continue the 
business.

E scanaba—Guy V. Sullivan, m em 
ber of the M anning & Peterson  Shoe 
Co., was m arried  last week to  M iss 
M ary O gden H ughes, of th is city. 
U nbeknow n to the couple the train  
which carried them  from  E scanaba to  
Chicago on their honeym oon was 
labeled w ith large p o sters announc
ing the “new lyw eds” as passengers.

Manufacturing Matters.
D etro it—T he K ram er G overnor Co. 

has changed its name to  the M onarch 
G overnor Co.

D etro it—T he C entral R epair W orks 
has changed its name to the C. R. W. 
M anufacturing Co., Inc.

G reenville—T he M ichigan G arm ent 
Co. has changed its nam e to  M ichi
gan M otor G arm ent Co.

D etro it—T he D etro it Fuse & M an
u facturing  Co. has changed its nam e 
to  the Square D. Com pany.

Freeport—The Freeport Milling Co. 
has resumed business a fte r being idle 
nearly nine months. Its new cement 
dam has been completed.

Battle Creek—The Regie Brass Co. 
has been organized with a capital stock 
authorized at $100,000, all of which has 
been subscribed, $25,000 being paid in 
in property.

Detroit—The Detroit Carburetor
H eater Co. has been incorporated with 
an authorized capitalization of $1,000. 
which amount has been subscribed, $500 
being paid in in cash.

D e tro it—The Rex P iston  R ing Co. 
has been incorporated  w ith an au th 
orized capital stock of $50,000, ot 
which $25,000 has been subscribed and 
$5,000 paid in in cash.

Detroit—The Detroit Shell Co. has 
been incorporated with an authorized 
capitalization of $2,000,000, of which 
$1,000,000 has been subscribed and 
$200,000 paid in in cash.

Detroit—The Be Met M anufacturing 
Co. has been organized to conduct a 
general machine shop, with an authoriz
ed capitalization of $36,000, $18,010 of 
which has been subscribed and paid in in 
cash.

D e tro it—T he Globe B ottling  Co. 
has been organized w ith an au th o r
ized capitalization of $10,000, all of 
which has been subscribed, $193.42 
being paid in in cash and $8,682.27 in 
property .

Detroit—The American Metal P rod
uct Corporation, 532 Springwells avenue, 
has been incorporated with an author
ized capital stock of $25,000, of which 
$12,800 has been subscribed and $8,000 
paid in in cash.

Detroit—The Economy Bearing Co., 
Inc., 375 Grand River avenue, has been 
incorporated to sell ball and roller bear
ings with an authorized capitalization 
of $1,000, of which $500 has been sub
scribed and $100 paid in in cash.

Cadillac—As a very practical means 
of better making use of the fine reputa
tion that has been created by the Acme 
motor truck, made at Cadillac, the 
company name has been changed from 
Cadillac Auto Truck Co. to Acme Mo
tor Truck Co. Anticipating that there 
would be considerable value attached to 
the trade name, the company proceeded 
early to copyright the name “Acme” and 
later on the seal wras copyrighted, in
cluding the names and phrase, “The 
Acme, the Truck c f Proved United.” 
The Acme truck has quickly taken its 
place as a Michigan product that adds to 
our state’s reputation for motor equip
ments. There has been nothing of chance 
cr luck in the Acme’s marked success. 
From the very beginning its selection 
and construction was in the hands of 
experienced engineers and thorough 
machinists, and the Acme motor truck 
business organization has also been one 
that from its inception has well deserved 
the confidence and high reputation ac
corded to it. Through its recent pro
vision to give further distinction to the 
name of “Acme” the Cadillac company 
has followed the example of all the 
ether most successful truck making or
ganizations. W ithout an exception these 
companies have changed their corporate 
names to correspond with the trade 
name of their product.

A ctivities in  M ichigan Cities. 
W ritte n  fo r th e  T rad e sm a n .

H artford  will guard against incen
diary fires by employing an extra night- 
watchman, the two canneries, two ele
vators and the grist mill each paying 
$5 a month towards his salary, while 
ihe village pays the remainder.

A daily trucking service between De
tro it and Pontiac is being discussed and 
Detroit jobbers and m anufacturers have 
been asked if  they would support such 
service.

The co-operative creamery at F ree
port has increased its capital and will 
install a condensary.

The Kelsey Island Lime & T ransport 
Co., with headquarters in Cleveland, has 
bought 2,QQQ acres at Rogers City and

will build a limestone crushing plant 
there, employing 500 men.

Ferry  service between Manistee and 
Eastlake has been abandoned for the 
winter. The walking is good over the 
ice.

This year the Saginaw west side 
schools are laying special stress on the 
piactical side of work in the a rt and 
manual training classes. Many useful 
articles for the home and inexpensive 
Christmas gifts are developed through 
the decoration of bottles, jugs, earthen
ware and boxes, while t e ’s are being 
turned out with jig-saw and other tools. 
Many of the articles made will be ship
ped to Chicago and sold during holiday 
week by the Children’s Patriotic League 
for the benefit of children in war-ravag
ed Europe.

The bond issue for buying the Smith- 
ville water power did not receive the 
necessary three-fifths vote at Eaton 
Rapids and was therefore lost. Another 
election will be held Dec. 31.

All night schools in Bay City were 
closed Dec. 13 and will re-open Jan. 2.

Lansing's street lights, except in the 
boulevard district, are out and will stay 
out until the coal famine ceases.

Cadillac’s leading retail stores will 
close Wednesday evenings a t 6 o’clock 
during the first four months of 1918.

Almond Griffen.

M ercantile  New s F rom  the  C ity of 
th e  S traits.

D etro it, Dec. 17— O tto  R einhardt, 
one of the . best know n m en in shoe 
circles in M ichigan, a fo rm er aider- 
m an and shoe re ta ile r for seventeen 
years, and now salesm an for the U n it
ed S ta tes R ubber Co., has tendered  
his resignation  to  take effect January
1. Mr. R einhard t plans to  give his 
entire  a tten tion  to  the  D e tro it T w ist 
D rill Co., of which he is a large 
cfo~kbclder. He rec re ts  leaving the 
shoe business in which he has so 
m any staunch and sincere friends, but 
the opportun ities in connection w ith 
his new venture  looks too  good to  
pass up.

A. HI. Krum , general m anager of 
the D e tro it branch of the  U n ited  
S ta tes R ubber Co., has engaged M r. 
Cassidy, of New Y ork City, as sales 
m anager. Mr. Cassidy will devote his 
tim e to  increasing  the  sales, w hich 
will afford Mr. K rum  m ore tim e to  
give to  the general conduct of the 
D etro it branch.

A lbert B. Gem mer, Secretary  of the 
M ichigan Shoe R eta ile rs’ A ssocia
tion, says M ichigan will have head
q u arte rs a t the .H otel Sherm an d u r
ing the convention of the  N ational 
Association. H e says, “W e w ant all 
M ichigan shoe m erchan ts a tten d in g  
the convention to  reg is te r a t head
quarters, and to  keep in touch w ith 
the doings of the  M ichigan A ssocia
tion, as there  will be som e special 
'’"•»turps for the M ichigan m erchan ts.” 
H e also says th a t every shoe m er
chant in the  S ta te  should be in Chi
cago during  the  convention. I t  will 
be a g reat opportun ity  to  m eet o th er 
successful m en and to  find out how  
thev do business. M ichigan w ants 
to  show the righ t sp irit and is anxious 
for a big tu rn  out.

R alph D. How ell, the well-know n 
Jackson  salesm an, w rites as follow s: 
“W e do and should practice true  
econom y and th a t is the reason I en 
close check for ano ther year of the 
M ichigan T radesm an. I have read the 
T radesm an for th ir ty  years and the 
price of subscrip tion  is far sh o rt of 
the profit I have received. I t  has 
been an education in itself.”
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Review of th e  G rand R apids Produce 
M arket.

A pples—W inesaps and Y ork Im 
perials, $2 per ham per; Baldwins, 
G reenings and W agners, $5.50 per 
bbl.; N o rth e rn  Spys, $6@7 per bbl.

B ananas—$5 per 100 lbs.
B eets—$1.25 per bu.
B u tte r—T he m arket is active, w ith 

a good consum ptive dem and, a t prices 
rang ing  about 2c per pound on fancy 
cream ery grades over a week ago. 
T he receip ts of all g rades of b u tte r 
are ligh t and the consum ptive demand 
is good. W e do no t look for much 
change the com ing week. Local deal
ers hold ex tra  fancy cream ery  at 49c 
for fresh  and 45c for June cold s to r 
age; centralized  brings l@ 2c less. 
Local dealers pay 41c for No. 1 dairy 
in ja rs  and 30c for packing stock.

Cabbage—'$2.50 per 100 lbs.
C arro ts—75c per bu.
Cauliflower—$2.75 per doz.
Celery Cabbage— 15c per bunch for 

California.
C ranberries—$18 per bbl. for late 

H ow es: $9.25 per x/ 2 bbl.
E g g s— New-laid are scarce and 

very hard  to  obtain a t any price. L o 
cal dealers pay 50c for strictly  fresh, 
loss off, including cases. Cold s to r
age opera to rs  are  p u tting  out their 
stock on the follow ing basis: E x tras, 
candled, 39c; firsts, 37c; seconds, 34c.

G reen Peppers—65c per basket for 
Southern  grow n.

H oney—22c per lb. fo r w hite clover 
and 20c fo r dark.

L em ons— California selling a t $7.75 
for choice and $8.25 for fancy.

L ettuce— 14c per lb. fo r hot house 
leaf; $2.50 per ham per for New Y ork 
head.

L im es—$1 per 100 for Italian .
M aple Syrup—$1.75 per gal. for 

pure.
M ushroom s—75c per lb.
N uts— Alm onds, 21c per lb.; filberts, 

20c for G renoble; Brazils, 18c; M ixed 
nuts, 16J^c.

O nions—H om e grow n com m and $3 
per 100 lb. sack; Spanish, $1.85 per 
crate.

O ranges — California V alencias, 
$4.,25@4.50; Navals, $4.25@5; F lori- 
das, $4.50@5.

O y ste rs—Standards, $1.85 per gal.; 
selects, $2.25 per gal. Shell oysters, 
$9 per bbl. fo r e ither Blue Po in ts or 
C otu its; 75c per 100 for Blue Poin ts 
and  $1.25 per 100 for Cotuits.

F ig s—10 lb. layers, $1.65; 20 8 oz. 
packages, $1.85; 12 10 oz. packages, 
$1.25.

G rape F ru it—$4.50 per box fo r all 
sizes F loridas.

G rapes—C alifornia  E m peror, $5 per 
keg  o r $2.75 per c ra te ; M alaga $7.50 
@|7.75 per keg.

Green O nions—Shallots, 65c per 
bunch.

P o ta to es—Up S tate  buyers a re  pay
ing $1 per 100 lbs.

Poultry— Local dealers pay as fol
lows for live: T urkeys, heavy, 22c; 
medium, 17c; small, 14c; thin, 12c; 
geese, 15c; ducks, 18@£0c; springs, 
17c; fowls, 16c; old roosters, 12c. 
D ressed, 2c above these prices.

R adishes—35c per doz. for hom e 
grow n hot house.

Sw eet P o ta to es—$2.75 per ham per 
for kiln dried Illinois.

T om atoes—30c per lb. for hot 
house.

Reducing Shortening and Sugar in 
Crackers.

C racker bakers have been using  126.- 
000,000 pounds of sugar and 98,000,000 
pounds of sho rten ing  yearly . Ac
cording to  the estim ate  m ade by the 
cracker m anufactu rers an annual sav
ing of 16,000,000 pounds of sugar and 
12,000,000 pounds of sho rten in g  will 
be m ade as the resu lt of the new rules 
issued by the Food A dm inistra tion  
which are effective D ecem ber 10.

Follow ing are the regu lations which 
apply to  all cracker m anufacturers:

T he licensee in m anufacturing  
crackers shall not use the follow ing 
ingred ien ts in am ounts specified be
low per unit of 196 pounds of any 
flour or meal or any m ixture  thereof:

Shorten ing—N ot to exceed seven
teen pounds average in sponge goods 
of which n o t m ore than  ten  pounds 
shall be anim al fats.

N ot to  exceed tw enty-six  pounds 
average of sho rten ing  in sw eet goods, 
of which not m ore than  th irteen  
pounds shall be anim al fats.

Sugar»—No sugar shall be used in 
the m anufacture  of sponge goods.

N ot to  exceed fifty-five pounds 
average in sw eet goods.

In  the m anufacture of crackers 
those m ade w ith yeast shall be con
sidered sponge goods. All o th er 
goods shall be considered sw eet 
goods.

Tn view of the N ational necessity  
for conserving sh o rten ing  and sugar, 
the Food  A dm inistra tion  request 
m anufacturers of crackers to  reduce 
the quantity  of these ingred ien ts be
low the m axim um  perm itted  by the 
above rule. A reduction  of the  sh o rt
ening and sttgar allowance m ay be 
found necessary  a t a la te r date.

A te D ykstra  has sold his grocery  
stock a t E leventh  and T am arack 
s tree ts  to  his son, P e ter D ykstra, on 
a con tract. T he senior D ykstra  re 
tains title  to  the stock until the pur
chase price is fully paid.

The Grocery Market.
Sugar—No change.
T ea— D elays in transcon tinen ta l 

traffic are becom ing g rea te r  as the 
w in ter advances and have been p a r
ticularly  acute the  past week on a c 
count of the  w idespread storm s. A dd
ed to  this is the difficulty experienced 
in m oving stock from  term inals to 
w arehouses, especially since the  Gov
ernm ent has restric ted  ligh tering  in 
the harbor. C onsequently  stock avail
able for im m ediate delivery, which has 
been grow ing scarcer for some weeks 
past, has becom e alm ost unobtainable 
and when found readily com m ands a 
prem ium  on quoted prices. T he m ar
ket is strong, w ith the general trend 
of prices in an upward direction.

Coffee—T he m arket is fractionally 
h igher for the week,, m eaning all 
grades of Rio and Santos. I t  is hard 
to see, however, how this can be o th 
er than  very tem porary , as there  is 
no condition, outside of Brazil, to 
cause any th ing  like an advance. In 
fact, the very large supply of coffee 
and the sm all dem and would seem  to 
m ake for a decline. T he only factors 
in Brazil which in any degree coun
terac t this, is the fact th a t Brazil has 
m anifested a disposition to  buy some 
of the surplus coffee in o rder to  help 
the m arket, and the fu rth er fact th at 
Brazilian exchange has advanced and 
so have freights. I t  is no t probable, 
however, that these facto rs can alone 
counteract the enorm ous w eight of 
the  over-supply of coffee. T he de
m and for coffee is very quiet.

Canned F ru it—V ery little  in te rest 
is being show n by either buyers or 
sellers a t the p resen t tim e as there  is 
so little  to  do business with.

Canned V egetables—T here  is no 
change in the m arket situation . T o 
m atoes are being held on the basis 
of $1.80 f. o. b. Southern  cannery, but 
there  is no business being done. Corn 
and peas are nom inal.

Canned F ish—T he A dm inistra tion  
is m aking it knowrn th a t any th ing  
above the opening prices for salm on 
will be considered unfair. T hese 
prices were $2.35 for red, $2.25 for 
m edium  red, $1.65 for pink and $1.60 
for chums, f. o. b. com m on shipping 
point, Pacific Coast.

D ried F ru its—T he only item  of in
terest th a t has developed in the dried 
fru it situation  during  the past week 
has been the arrival of a steam er con
tain ing  a supply of M alaga raisins. 
These, however, wrere practically  all 
spoken for although  the prices were 
very high being generally  held at 22 
$?25c for clusters in one-pound pack
ages. T here  has been a scarcity  of 
th is kind of fru it for some weeks. 
Seeded C alifornia raisins are p ractical
ly off the m arket and only seedless 
are being offered. T hese are  m ore 
plentiful than  expected owing to  the 
fact th a t several large d istribu to rs 
bought m ore than  they  have been 
able to  dispose of in the  regu lar way, 
the licensing rules having interfered 
with th e ir usual m ethod of doing busi
ness. There has been no w ord as 
yet of the  cu rran t steam er, but ow 
ing to  the high prices a t which this 
item  is being  held jobbers are ra ther 
dubious as to  th e ir ability  to  dispose 
of the fruit after it arrives, especially

thus late  in the  season. T he prune 
situation  is unchanged. Stocks here 
are light, but are generally  sufficient 
to  m eet the requ irem ents of the trade. 
T here  has been heavy buying on the 
C oast chiefly for G overnm ent account 
so th a t the large sizes have been 
generally  absorbed.

Corn Syrup—T here  is no abatem ent 
of dem and, and, as m anufacturers 
keep sold fa r ahead, prices re st on a 
firm basis.

Rice— Delays in tran sp o rta tio n  
keep spot stock very low, but d is trib 
u ters  appear to  have all they need for 
the p resen t and are no t inclined to  
anticipate requirem ent. T he tone is 
firm in sym pathy w ith Southern  ad
vices, but prices are nom inal.

Cheese—T he m arket is very  quiet, 
with a light consum ptive dem and at 
unchanged prices. W e do not look 
for much change in price until a fter 
the new year. T he stocks of cheese 
are in excess of last year.

M olasses—Continued scarcity  p ro 
hib its spot business, but there  con
tinues an active dem and for forw ard 
shipm ent, and w hatever comes fo r
ward is absorbed in deliveries on prior 
sales. T he m arket is firm w ith prices 
unchanged.

Prov isions— E very th ing  in the
sm oked m eat line continues high, w ith 
a light consum ptive demand, a t un
changed prices. B arreled pork, drief 
beef and canned m eats are also un
changed, w ith light dem and. Pure  
lard is steady a t about ]/2c a pound 
decline, while lard substitu te  is scarce 
and firmer, w ith continued good de
m and, a t an advance of l/ 2c over last 
week.

Salt F ish—T he m ackerel situation 
show s no change for the week. T he 
supply is fair and prices are unchang
ed on all grades.

Two Flagrant Violations of the Sugar 
Schedule.

T w o com plaints have been filed with 
the Federal Food A dm in istra to r for 
M ichigan against m erchants w ho are 
wilfully defying the G overnm ent by 
v io lating  the sugar ruling. Both are 
men of Germ an b irth  o r descent who 
have been so pronounced in their u t
terances in behalf of the K aiser that 
they  are classed as pro-G erm ans by 
governm ental authorities. T he least 
possible punishm ent which can be 
inflicted upon them  is to  notify  every 
wholesale g rocer in the S ta te  not to 
sell them  any m ore sugar. As the 
p roof furnished the  p roper officers is 
conclusive, being fortified by dates 
and nam es and sponsored by rep u ta 
ble gentlem en, there  is no half wav 
course for Mr. P resco tt to  take. H e 
m ust e ither order these men cut off 
from  fu rth er supplies of sugar or ad
m it th a t the  sugar ru ling  is a shadow 
and no t a substance.

S. S. Cori, fo rm erly  of Cori, K n o tt 
& Co., has form ed a copartnersh ip  
w ith a D e tro it gentlem an and en
gaged in the  wholesale m illinery busi
ness in the M iller building, a t D etro it, 
under the style of the S. S. Cori Co. 
T he new house will deal in hat shapes 
ready-to-w ear hats and banded hats. 
No trim m ed ha ts will be handled,

mailto:25@4.50
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UPPER PENINSULA.

Recent News of the Cloverland of 
Michigan.

Sault Ste. Marie, Dec. 17—The Soo is 
now without an opera house. The old 
landmark which graced the Soo for 
many years was totally destroyed by tire 
late Saturday night after the perform 
ance. There was n n  o n e  in the build
ing at the time. W h e th e r  n r  not a mod
ern new opera house will be built in its 
place has not as yet been determined. 
The Soo is always considered a good 
show town and it is hoped that a new 
modern structure will be a reality in the 
near future.

“A loss of appetite can generally be 
cured by work.”

The Upper Peninsula men are given 
quite a boost at Fort M acArthur. An 
officer tells that he can spot a N orth
ern Michigan man as soon as he picks 
up a gun. l ie  knows how to handle it, 
also how to avoid accidents to himself 
and ethers, and can hit the mark in spite 
the influence of the recoil, making more 
bu.l’s eyes than the general run of 
soldiers. This is due to the fact that 
up in the north woods are afforded 
greater practice in hunting deer and 
other game, than some other parts of 
the country.

John Soltner expects to start his saw 
mill at Greens next week which will help 
make a lively aspect in the neighbor
hood of Allendale. There is nothing 
stimulates business more than the hum 
of the busy saw.

The entire public of Curtis was dis
appointed last Thursday night when the 
movie man failed to show up. Some of 
the crowd came from a distance of 
five or six miles to take in the movie. 
This is a serious offense in that com
munity and the movie man will hear 
something drop upon his next booking.

The heavy fall of snow throughout 
the lumber districts in Cloverland 
makes the lumbermen happy. Every
thing is going full blast in the camps 
this year and the lumbermen figure on 
a record-breaking cut during the win
ter.

The last residents of Mackinac Island 
were given an opportunity last week to 
visit Cheboygan on the steamer Island
er, which made a trip to Cheboygan to 
break a passage through the ice so that 
the steamer Alva and other light ships 
could get down Cheboygan river. This 
will probably be the last boat trip for 
the Islander this year.

Joseph McLachlan of the McLachlan 
feed store, left last week for Waco, 
accompanied by Mrs. McLachlan, to vis
it their son, Captain Ira  McLachlan.

“In some cases the clouds that hang 
in your heaven are of your own mak
ing.”

Since ex-Governor Chase S. Osborn 
announced his candidacy for office of 
United States Senator from Michigan, 
it has met with hearty support from 
the residents of Cloverland. H e comes 
with a clean cut statement referring to 
his public work and makes plain his a t
titude on questions now facing Con
gress. With the vast knowledge and 
ability of our esteemed candidate, the 
people could make no better choice in 
trusting affairs of the Government at 
this stage in the hands of so able a 
candidate as Chase S. Osborn stands 
for everything that is good and right.

Mr. and Mrs. D. F. Maloney left this 
week for Dayton, where they will visit 
a t the home of their daughter, Mrs. 
Stacy P. Hinks, for a short time before 
going to Dade City, Fla., to spend the 
winter.

A. W estin & Co., well known m er
chants of Newberry, have opened a new 
store at Hendrie, where they expect to 
handle a full line of general merchan
dise.

C. M. Dysirger, one of the Soo’s fo r
mer grocer«, but now a resident of Lake 
Odessa, was a business visitor here last 
week, renewing old acquaintances.

John P. Wesscl, for many years con
nected with the Government works of 
the locks, but now with the commis

sary department with the Govern
ment at Hoboken, N. J., was a Soo 
visitor last week. Wm. G. Tapert.

How the Sugar Situation Looks at 
Mears.

M ears, Dec. 18—C onsidering  the 
peculiar condition of trade  these days, 
don’t you th ink  I have been p re tty  
good in no t reg is te rin g  any kicks 
lately?

H ave been m uchly in te res ted  in 
reading the T radesm an regard ing  the 
sugar situation. Guess all the gro
cers in retail business are balled up 
on it. I go t a notice th ree  w eeks ago 
th rough  a Judson G rocer Com pany 
salesm an th a t all would have to  con
form  w ith the tw o and four pound 
lim it on sugar. T h a t was Saturday 
and I sta rted  off with a peck and a 
half of trouble, because 90 per cent, 
of m y custom ers are farm ers who 
plough th rough  the d rifts for the hon
or of trad in g  w ith me. T hey  balled 
me out because I had p lenty  of sugar 
and would no t sell them  fifty cents 
or a do lla r’s w orth , as S. & M. Co., 
of P en tw ater, had a car o r tw o of 
sugar on track  a t th a t tim e and offer
ed to sell and did sell the follow ing 
M onday 100 pound lots. I know of 
six of my custom ers who w ent there  
on M onday and got 100 pounds each, 
but I believe they  sold so much th a t 
they  lim ited each one on T uesday 
and since to  a do lla r’s w orth  a day. 
I understand  the S. & M. Co. has a 
w holesale license, but it don’t look 
very patrio tic  for them , although  it 
certain ly  was a peach of a trade  g e t
ter. I know I suffered in a business 
way som e—and no sm all sum, e ither 
—and I am positive it gave a solar 
plexis blow to the  H a rt m erchants, 
also, as the th ree  tow ns are  close to 
gether. I am selling tw o pounds to 
v illagers and four pounds to  any 
farm er who has a large family o r who 
lives very far out, as roads are  a l
m ost impassible. T he H a rt and 
Shelby m erchants are also doing like
wise. People, especially som e half 
baked new spaper men, do n ’t know 
w hat the grocer is up against. I 
would like to  m eet some of the wise 
gilligaloo birds who have been w arn 
ing the public about the g rocer rob 
bers. Food stuffs are being retailed 
at less than  the sam e can be re -pu r
chased for and the m argin of profit has 
dwindled in lots of cases until you 
could not find it with a search w ar
rant. I t  m akes me laugh to  read 
about tow ns com plaining of getting  
only a couple of cars of coal a week 
when they  need th ree  or four. Such 
unreasonable people ought to  be sen
tenced to  M ears. By heavens, I am 
try ing  to  heat a bu tcher shop, tw o 
sto res and my house by b u rn ing  pine 
stum ps in six coal stoves and have 
had zero w eather now for about three 
weeks. Snow so deep you can’t find 
the stum ps. N ot a single car of 
coal has been received th is fall or 
winter. I ordered  m y coal as usual 
last Ju ly  and it is still coming. If  I 
w asn’t so darn ho t tem pered, I would 
have frozen to  death long  ago. If 
som e of the people who have coal and 
have to  be saving w ith it would have 
to  do w ithout entirely , as we do, they 
would realize th a t hell a in ’t such an 
awful place in the w in ter time.

U nderstand , I am not reg is te ring  a 
kick a t all. E very th ing  is lovely and 
lots of days I am g e tting  th ree  m eals 
a day. W hile I get p re tty  chilly 
once in a while, I ju st think of B loody 
Bill K aiser and w hat he and his G er
man cohorts will get when they  all go 
fo hell, and m y blood boils im m ediate
ly. As E. P. M onroe says, we all 
have lo ts to  be thankful for. H e is 
thankful he is still out of jail and I 
?m thankful I still have a chance to  
hear he is in jail. Ches. B rubaker.

Call no m an perfect. You m ay have 
overlooked some portion  of his rec 
ord.

Rarest Discovery Is the Discovery o: 
Self.

The speed a man makes in the race 
of life depends less upon his training 
and preparation than upon inherent 
strength, good wind and determination.

W ithout baggage the army would 
starve; but when the impedimenta are 
too numerous it never gets anywhere.

Pope’s line, “A little learning is a 
dangerous thing,” is open to dispute.

Ignorance is dangerous, but too much 
learning is more so.

I t is possible to crowd a man’s head 
so full of theory that you paralyze his 
hands. Degrees may add dignity, but 
they do not increase efficiency.

In every one of our great educational 
institutions you will find a certain group 
of men who for ten years or more have 
been migrating from one university to 
another. But they never get ready to 
tackle any of the world’s constructive 
work and probably never will.

W hile they dally at their studies, 
bridges are being built, tunnels bored, 
and great corporations managed by men 
who have had no training save possibly 
what they received through a corres
pondence school.

I do not underrate an education. The 
schooled mind and skilled hand are pre
requisites of power. But it is not so 
much what one has as the use he makes 
of it that counts.

The man is greater than the tool.
Intellect is more than iron.
Genius is more than gold.
W ork is more than wealth.
Heredity has no law that denies any 

man his chance.
Environment surrounds no man with 

a wall that cannot be scaled.
Garfield used to say that “a log with 

M ark Hopkins on one end and a student 
on the other constituted a university.” 
He was putting the emphasis on the 
teacher. But it belongs no less to the 
student.

Benjamin Franklin set out to study 
the inexhaustible subject of electricity 
with a kite, a common key and a silk 
handkerchief.

W est, the well-known artist, made his 
first brushes out of hair from a cat’s 
tail.

The rarest—and best—discovery is the 
discovery of self.

Ask not, “W hat can I do the easiest?” 
but “W hat can I  do best?”

Many men are failures, not because 
they do not work honestly, but because 
they are working at the wrong thing.

There are men in W ashington making 
laws who ought to be at home making 
horseshoes. There are some artists 
painting pictures who ought to be paint
ing fences. Many a talented man has 
failed as a lawyer because he was cut 
out for a butcher.

I t is better to be a big man—big in 
aims, ambitions and aspiration—with 
small talents, than be a small man with 
big talents.

Napoleon once said that “God is al
ways on the side of the heaviest a r
tillery.” But one day at W aterloo, 
where 160 guns of the British defeated 
260 guns of the French, he discovered 
that his epigram, although trite, was 
not true.

Remember, bulk is no sign of effic

iency. An elephant cannot make a 
bird’s nest.

Greatness is always in the man, not 
in the thing he possesses.

William Davenport.

Honks From Auto City Council.
Lansing, Dec. 18—A visit to  the 

E dw ard  Sparrow  hospital confirm s 
the rep o rt th a t M. H. Gunn (Judson  
G rocer C om pany) is im proving rap 
idly. H e says he is com fortable and 
well cared for, but it will be a long 
tim e before he will again be able 
to carry  his grip  and sam ple case.

W e notice th a t we are criticized in 
last week’s issue of the T radesm an  
for refering  to  the M ichigan S tate 
hospital as an asylum , and we wish to  
apologize for the error. I t  is easy to 
understand, however, how form er in
m ates of the institu tion , now living 
in d istan t cities, should rem em ber it 
by the name which it bore w hen they 
were confined therein. W e m ight a l
so say th at not all of the residen ts of 
K alam azoo are now up to date in the 
reference to th is much needed and 
h ighly efficient S ta te  in stitu tion . As 
proof of th is sta tem en t we need only 
to  glance a t the fron t end of certain  
s tree t cars in Kalam azoo, the rou tes 
of which lead th rough  the S o u th 
w estern p a rt of the city.

I t  is no t our in tention  to  deny any
th ing  Mr. Clay has said about our 
being an inm ate of the  institu tion  re- 
fered to, but ra th e r adm it to  it, and 
we feel constrained  to  tell how we 
came to  be a t liberty  now, and our 
form er keeper still under a certain  
am ount of re stra in t: L ate  one day in 
N ovem ber we were taken out for ex
ercise with the o th er squ irre ls (w ith 
which the grounds a t th a t tim e w ere 
abundant) and we conceived the idea 
of inducing our keeper to  exchange 
coats and hats. W hen we re tu rned  
a fte r dark, we had little  difficulty in 
forcing  him in to  a padded cell and 
m aking our escape unnoticed  by the 
new superin tendent, w ho had no t as 
yet becom e acquainted w ith all the 
keepers.

B ro ther Clay is perfectly  harm less 
a t all tim es, and a t certain  periods 
even rational. D uring  his ra tional 
periods he is allowed to  go and come 
as he pleases, hence his visit to our 
Council Dec. 1.

In the  same article  he m akes re f
erence to  our being overw orked sell
ing autom obiles during  the day and 
giving kn ittin g  lessons in the  eve
ning. W e also adm it this. W e have, 
however, sold m any buzz w agons 
th rough  dem onstra tions a fte r dark and 
our k n ittin g  lessons are no t by any 
m eans confined to  evenings. Mr. 
Clay is in a position to  know this, as 
several of our m ost prom ising  and 
patrio tic  pupils hail from  K alam a
zoo. H. P. Bullen.

T he open g ra te  coal fire stands in
dicted. I t  gives cheer and com pan
ionship as well as heat, the fuel ad
m in istra tion  adm its, but it is “inef
ficient” and wasteful. T h a t is suf
ficient reason for the adm in istra tion ’s 
stigm a. A nd lovers of ease taken be
fore the rom antic flames in an open 
h earth  are asked to  use wood o r a 
m ore practical coal “jum bo” heater. 
T he fuel adm in istra to r says: “T he 
presen t fuel situation  suggest th a t the 
g ra te  should be filled w ith coal much 
less o ften  than  in the past. I t  should 
be used when only a little  heat is 
needed fo r a sh o rt tim e and it should 
be fed on w aste wood as m uch as 
possible. T he flickering flames of a 
sm aller fire m ay be m ade sufficient to  
excite the  fancy ra th e r than  the 
scorch and the big ro a r of too  full a 
fireplace.”
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BANKRUPTCY MATTERS.

Proceedings in the Western District 
of Michigan.

G rand  R apids, Dec. 18—J. D ew itt H all, 
of G rand  R apids, h a s  filed a  v o lu n ta ry  
p e titio n  in b an k ru p tcy . A d jud ica tion  
h a s  been  m ade  an d  th e  m a tte r  re fe rred  
to  R eferee  C orw in. T he  firs t m ee tin g  of 
c re d ito rs  h a s  been  called  fo r Dec. 27 
T he  schedu les of th e  b an k ru p t show  lia 
b ilities  a m o u n tin g  to  $6,108.16 an d  a s s e ts  
am o u n tin g  to  $2,043.20 co n sis tin g  of re a l 
e s ta te , $793.20, household  goods, $250, and  
u n liq u id a ted  c la im s o f $1,000. F ollow ing 
is a  lis t of th e  c re d ito rs  lis ted  by  th e  
b a n k ru p t:

P re fe r re d  C red ito rs .
T ax es  due c ity  of G rand  R ap ids  $ 31 68

S ecured  C red ito rs .
W u rz b u rg ’s D ry  Goods Co., G rand

R ap id s  .........................................  $ 57.78
Y oung & C haffee F u rn itu re  Co.,

G rand  R ap id s  .................................  128.73
C able P ian o  Co., C hicago ............... 133 70
C om m erc ial S av ings  B ank , G rand

R ap id s  ................................................ 190.95
G. R. N a tio n a l C ity  B ank ,

G rand  R ap id s  .............' ...............  495.97
H a rry  D. Jew ell, G rand  R ap id s  . .  425.50 
M yron H . W alk er, G ran d  R ap id s  . .  331.55
S. R. F le tch e r, G rand  R ap ids __  80.00
H a rv e y  C. H am ilto n , G rand  R ap id s  158.62 
C h arle s  E . T a rt , G rand  R ap id s  . .  618.00

$2,620.70
U nsecu red  C red ito rs .

Old N a tio n a l B ank , G rand  R ap id s  $200.00 
C h arle s  D. R eeve, G rand  R ap id s  303.75
R obt. G. H ill, G ran d  R ap ids ___  208.00
E  W . D ales, G rand  R ap ids ........... 70.00
G lenn T ow sley, G rand  R ap ids  . .  155.00
M. H . F ried rich . G rand  R a p i d s ___  75.00
V an  V le it B ros. & V eit, G rand
’ R ap ids  ....................................................  56.25
G rand  V iew  A uto  Club, G ran d

R ap ids  ...................................................  25.00
B arn a rd  & Co., G rand  R ap id s  . . . .  20.00 
L ife  In s. In dependen t, C in c in n a ti . .  3.50 
D r. V ernon  M. M oore, G rand  R ap id s  10.00 
D r. B u rto n  R. C orbus, G rand  R ap id s  8.00 
N ew com b, E n d ico tt & Co., D e tro it 60.11
H en ry  S m ith , G rand  R ap id s  ........... 13 75
A m erican  L au n d ry . G rand  R ap id s  35.75 
A ssoc ia tion  o f C om m erce, G rand

R ap id s  ............................................ 20.00
P a rk  C o n g reg a tio n a l C hurch , G rand

R ap ids  .............................................. 50.00
Boy Scouts, G rand  R ap id s  .................  10.00
Ins. R esearch  to  7 - l - ’17, C in c in n a ti 24.00
G. R. T ax i Co., G rand  R ap id 3 ___  13.00
G. R. P ress , G rand  R ap id s  ...............  7.50
G. R. N ew s, G rand  R ap id s  ...............  10.00
B. S'iegel Co., D e tro it ......................  9.25
N oble S tudio , G rand  R ap id s  ............  16.00

H e y s te k  & Canfield Co., G rand
R ap ids .............................................. 41.95

T isch -H in e  Co., G rand  R ap id s  ___  39.59
A. O. W heeler, G rand  R ap ids  ___  6.50
C en tu ry  F u e l Co., G ran d  R ap ids  22.70
H a m m e r & C ortenhof, G rand  R ap ids 6.14 
Geo. L. H olw erda, G rand  R ap ids  . .  1.50
H elm u s B ros., G rand  R ap id s  ........... 3.75
B ixby Office Supply Co., G rand

R ap id s  ..............................................  9.95
S am pson  D awe, B o s t o n ................................90
A. A. A niba, G rand  R a p i d s ............. 5.40
Ben F. H ite , G rand  R ap ids  ........... 2.00
Jo h n  Z ink. G rand  R ap ids ................. 3.00
Geo. S. S m ith , G rand  R ap id s  ___  5.00
C om m ercial C red it Co., G rand

R ap ids ................................................ 57.43
F ra n k  I. Sw eet, G rand  R ap ids  . .  100.00
C itizens T elephone, G rand  R ap id s  5.14
D r. T. D. G ordon, G ran d  R ap id s  . .  2.50
F ra n c e s  R eed, G rand  R ap id s  ___  36.00
M asonic H is to ry , G rand  R ap ids  . .  42.00
G rand  R ap ids H era ld , G rand  R ap ids 66.89 
M ulich F lo ra l Co., G rand  R ap ids  5.50
N ay lo r U p h o ls te ry  Co., G rand

R ap id 3 .............................................. 65.00
W . A. M artin d a le  & Co., G rand

R ap id s  ..............................................  15.75
A lbee L ivery , G rand  R ap id s  ........... 6.25
J . P a t te ,  G rand  R ap ids  ...................  9.00
M ichigan S ta te  P hone  Co., G ran d

R a p i d s ............................................. . 3.95
V. C. Ice  & Coal Co., G ran d  R ap id s  43.50 
P o s ta l T e leg rap h  Co., G rand  R ap id s  1.87 
W es te rn  U nion T elephone  Co.,

G rand  R ap ids .................................  .70
N at. U nderw ear, G rand  R ap id s  . .  1.70
F r ied r ic h  M usic H ouse, G rand

R ap id s  ..................................................  8.95
A r th u r  B arb er, G rand  R ap id s  ___  75.00
C. E v an  Johnson , G rand  R ap id s  50. Oo 
V an V le it B ros. & V eit, G rand

R ap id s  ............................................ 3.5o
C om m erc ial Sav ings B ank , G rand

R ap id s  (L ease) .............................  33.00
W a lte r  S'. A ustin , G rand  R ap id s  38.00
E m il Y isch, G rand  R ap id s  ............. 10.00
P. C. Joh n so n , G rand  R ap ids ......... 5.00
M ulder M arket, G rand  R ap id 3 ___  16.50
N. H olst, G rand  R ap id s  ...................  21.30
P. A. K ladder, G ran d  R a p i d s ........... 26.00
W es te rn  U n d e rw rite r, G rand

R ap id s  ................................................ 2.30
L alakoum  G ro tto , G rand  R ap ids  . .  14.00
R adeliffe S to rag e , G rand  R ap id s  . .  3.37
B erto n  A. S pring , G rand  R ap id s  . .  1.00
Coffee R anch , G rand  R ap id s  ......... 3.00
C ry s ta l S p rings  W a te r  Co.,

G rand  R ap id s  .............................  2.05

T o ta l .............................................. $2,340.05
A ccom m odation  pap ers, am o u n tin g  to  

$1,113.73. (P ro m isso ry  n o te s) .
In  th e  m a tte r  o f K ehoe B ros. & H o ran , 

jew elers , of M uskegon, th e  final m ee ting  
of c re d ito rs  h a s  been  held  in  th is  m a tte r .  
T he  re p o rt a n d  a cco u n t o f th e  tru s te e

show ing  b a lan ce  on h and  of $197.28 w as 
app roved  a n d  allow ed. A firs t a n d  final 
d iv idend  of 6.7 p e r c en t, w as declared  
and  o rdered  pa id  an d  c e r ta in  ad m in is 
tra tio n  expenses w ere  a lso  o rde red  paid.

Copying of Millinery Models Hurts 
Business.

A novel suggestion  for b e tte ring  
business is contained in the curren t 
bulletin of the Retail M illinery Asso
ciation of A m erica, which says:

“One of the g reat evils of the m illi
nery business, every one adm its, is 
the haste of m anufacturers to  copy 
m odels which are selling  well in the 
retail sto res and to m ake them  up at 
a much low er price. T he effect of 
this is, of course, the killing of the 
business on th a t particu lar style, 
w ith the final result th at the cheap 
m anufacturer, while boosting  his busi
ness for a very sh o rt tim e on th at 
num ber, has succeeded really  in les
sening the to ta l business th a t he would 
o therw ise have received on th a t num 
ber.

“F o r instance, business on satin 
and im itation for hats in one city 
was d istinctly  lessened by the appear
ance a few days a fte r the original 
num ber had been show n at $6.50 of a 
copy selling a t $2.89. T he buyer who 
originally  introduced th is num ber 
was doing a splendid business, but 
no sooner had the cheap hat appear
ed in the windows of a com petitor 
than the business dropped. T he 
com petito r m ight have done m ore 
business had he introduced the same 
num ber a t a price m ore nearly  th at 
a t which the original was shown.

“T he m anufacturers realize this 
condition, certain  of them  being

m ore appreciative of it than  o thers. 
One aggressive m anufacturer blam es 
the condition on the buyers them 
selves and his a rgum ent is ra th e r a 
s ta rtlin g  one. Keep the m anufac
tu re rs’ salesm en off the floor of the 
retail departm ents, he says, and you’ll 
see a changed condition. M ore m od
els are ‘c rabbed’ by salesm en see
ing a num ber selling well on the floor 
of a certain  d ep artm en t’ than  in any 
o th er way. Salesm en are keen. They 
are m ore or less good m erchants 
them selves, and w hen they see one 
house doing a big business on a num 
ber they are keen to ge t th at num ber 
in to  their line a t a cheaper price so 
th a t they  can run to  the com petitors 
w ith it. Y ou’ll say th a t the m anufac
tu rers  will send their shoppers around 
anyhow. But let me tell you that, in 
my experience, my shoppers have not 
been as productive of inform ation  as 
have m y salesm en. So for the good 
of the m illinery business in general, 
and I am frank to say m y business in 
particular. I ’d like to  see an iron- 
bound rule in every departm ent p ro 
hib iting  m anufacturers’ salesm en from  
going on the selling floor.’ ’’

Off the Griddle.
T he hotel was overcrow ded and 

a very fat m an had been forced to  
spend the n igh t on a wire cot m inus 
blankets and m attress.

“H ow  did you sleep?’’ enquired the 
clerk the next m orning.

“Oh, I slept all righ t,” the fat man 
assured  him, “but I certain ly  looked 
like a waffle when I got up th is m o rn 
ing.

Barney says—

“ It isn't any worry—

To ship goods in a hurry ”

W o r d e n  Q r o c e r  C o m  p a n v

GRAND RAPIDS—KALAMAZOO

THE PROMPT SHIPPERS
Barney Langeler has worked in 

this institu tion  continuously for 
oyer forty-ei*ht years.
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AN APPEAL TO LABOR.
“ A g re a t g a te  opens u n to  m e, and  

effec tua l; b u t th e re  a re  m an y  a d v e r
s a r ie s .”—P a u l th e  A postle.

W hether America and the Allies are 
to win or lose in the great war struggle 
now in progress in Europe must depend 
upon American labor.

It is a great opportunity for the 
forces of labor in A m erica; an oppor
tunity to render America and civiliza
tion a great service, an opportunity 
to usher in a new and more democratic 
order for mankind everywhere, and to 
help stabilize economic conditions at 
home and abroad.

American labor can win this war for 
America and humanity.

It can put an end to the inequalities 
and brutalities of a militant autocracy.

I t can do something more than help 
make the world safe for democracy.

It can make the world safe and right 
for men and women who work for a 
living.

W hat answer will the vast army of 
American workingmen and working- 
women make to this alluring oppor
tunity?

There are adversaries, to be sure, just 
as Paul found them when the “great 
gate" of his opportunity opened unto 
him.

W here there is opportunity, always 
there is opposition also.

Labor’s chief and most dangerous ad
versaries are in the ranks of labor, 
robed in the livery of labor’s friends 
and making loud professions of a de
sire to do and die for labor’s good

But these adversaries are not hope
less.

Some of them are moved by good 
intentions and really are seeking for a 
fair and honest betterment of economic 
conditions in America.

The war is the only big fact of any 
consequence now.

American victory in this war is the 
only possible victory labor can win.

American defeat would put labor back 
into the black industrial bondage of 
dead centuries. I t  would sponge the 
slate of every particle of progress we 
have made in the long struggle for econ
omic justice, and would place the labor 
of the world absolutely at the mercy 
of a crazy, crooked, scheming and m er
ciless Emperor who is now drenching 
the world ;n blood in a mnd effort to 
force mankind to recognize his power

and pay homage to his wicked and in
famous plans.

President W oodrow Wilson has spok
en directly to the forces of labor in 
America.

W hat the President said in his ad
dress to the American Federation of 
Labor at Buffalo shines with an elo
quence of patriotic anxiety for the 
present and future welfare of American 
labor which no honest and loyal Ameri
can workman overlook.

Somehow we could not help feeling 
some of the strain and tension which 
marked the appeal of this tired patriot 
to the workmen of America, an appeal 
for National unity, for economic peace 
at home, for order, for law, tolerance, 
sobriety of conduct, and the long, hard 
pull together for the ultimate of our 
dreams as a free people. It was an 
unusual thing for the President to lay 
aside his heavy and almost crushing 
cares at such a time to speak a hopeful 
word to the forces of labor. W hat he 
said, the way he said it, and the solemn 
circumstances under which he said it 
are all facts which ought to help sink 
bis message deep into the minds and 
hearts of workingmen of all classes in 
all parts of America.

The President’s appeal was as sig
nificant as it was unusual.

Tt meant, for one thing that President 
Wilson fully realizes what the forces 
of labor can do to win the war and that 
he fully expects labor to do its full part.

Labor cannot disappoint W oodrow 
Wilson in this particular without slip
ping its head into the halter of a des
potic ruler who is wholly out of sym
pathy with the democratic tendencies 
of modern times.

This whole bloody political tragedy, 
for magnitude, unparalleled in history, 
grew out of the commercial and in
dustrial aspirations of Germany. Ger
many is seeking, not only the political 
and military domination of the world, 
but commercial and industrial domina
tion also, and what Germany has been 
doing to bring about the political and 
military subjugation of European coun
tries, is a fair indication of what Ger
many would do to bring about the com
mercial and industrial supremacy of 
Germany in the world as a whole.

Germany will go to any length to 
carry out the plans for which Germany 
already has wasted so much blood and 
treasure.

American labor is the lion in Ger
many’s path.

W hether the line is to be crumpled 
back upon Berlin, to smother the Kaiser 
and the whole k it and shebang of Hoh- 
enzollerns and their murderous retain
ers, is an issue c f the utmost concern 
to American workingmen, for upon 
lhat issue hinges the question whether 
we are to have democratic or autocratic 
domination in the politics and commerce 
and industry of the world.

W ith American success in this war, 
the American standard of labor, of 
skill, of wages, and the American stan
dard of living, will become standards 
for the world.

W ith American failure, and German 
success, the standards of labor, of 
wages, o f skill, and of living, would be 
whatever Germany wished to make 
them, and these standards would be low,

as low, at least, as the Arab’s, for Ger
many’s supremacy in world trade would 
depend absolutely upon cheap lab o r; 
and no nation on earth could compete 
with Germany anywhere, or to any ex
tent, except upon the identical basis of 
cheap labor.

Rather than see Germany press Amer
ican labor down to the low level of the 
Arab’s standards; rather than see Ger
many rob us of what we have won by 
more than a century of fru itfu l to il ; 
rather than see Germany drive the 
products of American labor out of the 
markets of the w orld; sweep American 
commerce from the sea; fill weaker 
states with prowling constabularies; 
hold in check the forw ard energies of 
our civilization, and put upon mankind 
shackles which could be broken only in 
the red glare of another great war for 
liberty and economic justice, it would 
be better for us to spend all we have 
in men and money, and pulling the shin
ing fabrics of our achievements around 
us, go to sleep finally in a welter of 
blood, for life has no meaning worth 
while without liberty and death is less 
to be dreaded than the tyranny of a 
mad prince.

UTTERLY IRRESPONSIBLE.
F o r m any m onths the T radesm an 

has felt th a t it should w arn  its read 
ers against having any dealings w ith 
the M erchants Gold S tam p Co., be
cause of the character of the m en 
who have been connected w ith the 
undertaking. T he stam ps are p u r
chased by the m erchant on a definite 
agreem ent th a t books con tain ing  $2.50 
in stam ps will be redeem ed at $2 cash 
by the stam p com pany on p resen ta 
tion. T he proposition  is a profitable 
one for the stam p com pany, directly  
and indirectly. If the stam ps tu rn  up 
for redem ption , there  is still a large 
ra tio  of profit for the com pany. 
T hose which fail to  be p resen ted  for 
redem ption are practically  all profit 
for the stam p seller, because the cost 
of p rin ting  the stam ps is insignificent, 
com pared w ith the price obtained for 
them  from  the m erchant. Failure to  
redeem  the books prom ptly  on p re 
sentation  is a v iolation of the ag ree
m ent entered  into by the stam p seller 
and is equivalent to  obtain ing  m oney 
under false pretenses. W h eth er the 
default is due to  dow nright d ishon
esty or bad m anagem ent on the  p a rt 
of the stam p schem er, the resu lt is 
the same. T he m erchant is placed in 
a bad ligh t before his custom er, who 
has every reason for feeling th a t he 
has been duped and defrauded.

T he T radesm an is u tte rly  unable to  
understand  w hy any m erchant should 
patron ize  a stam p, com pany when he 
can get up a stam p system  of his 
own inside of $50 and thus save the 
large m easure of profit which accrues 
to  the stam p seller th rough  the loss 
of stam ps which are never presen ted  
for redem ption by the  custom er. Such 
an a rrangem en t is m ore sa tisfactory  
to  the custom er, because he know s 
his m erchant will redeem  the stam ps 
on presen ta tion , instead  of his having 
to  go to  the  office of the stam p com 
pany tim e and again, w ithou t resu lt 
except prom ises of paym en t m ade 
only to  be broken. T h e  stam p sys
tem  is bad enough a t best, because it

involves an adm ission on the  p a rt of 
the m erchant th a t his goods or serv
ice, o r both, are so far below par 
th a t he m ust offer his custom ers som e 
ex tra  incentive to  induce them  to 
patronize  him, bu t the adoption  of a 
p rivate  system  elim inates m any of 
the evil features of the schem e sys
tem  and enables the m erchant to  keep 
his business m ore self contained.

O ur own coal shortage is w orking 
hardships, and m ay yet cause greater, 
but until now the lack of fuel in this 
country  has had no th ing  like the  
alarm ing  resu lts it is rep orted  to  
have had in Germ any. I t  is a pitiful 
s ta te  of affairs, especially in B erlin 
and the o ther large cities of the land 
of dem ons and savages. V orw arts 
says the sufferings of the poor are 
intense. T hey  have been forced to  
go cold, hungry, and filthy. T he city 
gas and electricity  w orks and tra n s
p orta tion  services are so sho rt of coal 
th a t partial stoppage is im m inent. But 
it is the people in their hom es who 
feel th a t they  are on the verge of 
a catastrophe. T his picture draw n by 
the  Socialist new spaper, w ith its a t
tacks upon a do-nothing governm ent, 
m ay be som ew hat highly colored. But 
tru s tw o rth y  inform ation  from  o ther 
sources w arran ts  the  belief th a t the 
coal famine is as acute in G erm any as 
it is in F rance and Italy . W an t of 
m an-pow er in the m ines and the 
breakdow n of tran sp o rta tio n  partly  
tell the story , b u t the m ain cause is 
the a ll-devouring war. If  its insatia te  
furnaces keep on blazing for ano ther 
y ear o r tw o, the w hole w orld will 
face sufferings as terrib le  as if the 
earth  had been sw ung back in to  the 
glacial period.

Mr. H oover evidently realizes th a t 
he can n o t depend upon the  vo lun
tee r sp irit alone to  accom plish w h a t
ever food-saving is necessary  to  carry  
us th rough  the war. A t the  sam e 
tim e th a t he appeals to  the people 
in general fo r a porkless day and an 
additional w heatless and m eatless 
meal, he is depriving w holesalers w ho 
do no t live up to  his regu la tions of 
th e ir licenses to  deal in sugar. H e  
probably  realizes th a t he has a N a
tion unused to  G overnm ent con tro l to  
deal with, and th a t he m ust go slow. 
N evertheless, he m ust know  th a t all 
a ttem p ts  to  depend upon volun tary  
consent to  food regu lation  have all 
over E urope been a failure. E x p eri
ence in the C entral Pow ers a t the 
very ou tse t of the  w ar dem onstra ted  
the  necessity  of rules for the purpose 
of lim iting  consum ption  and fixing 
the prices of certain  necessaries, such 
as sugar, flour, m eat, etc., backed up 
by the stro n g  hand of the  law. F rance  
has had the sam e experience, and 
E ngland, in spite of an apparen tly  
vo lun tary  system  applied to  the u lti
m ate consum er, really  has gone very  
far in the  sam e direction. T h e  g rea t 
value of s ta rtin g  w ith  a v o lun teer 
plan is th a t the  public gradually  be
com es used to  the  idea of regu lation .

The problem  of life is to  “decen
tralize trouble  and centralize effi
ciency.” H ere  you have it in a nut 
shell.
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TH E TIPPING  SYSTEM.

Attitude of Pullman Company To
ward the Abuse.

Chicago, Dec. 17—T he announce
m en t th a t the Pullm an Com pany has 
been en joy ing  exceptional p rosperity  
—the profits for the  last fiscal year 
being  the la rg est in its h isto ry—has 
led to  a revival of the cam paign 
against the  tipp ing  system  so far as 
it is practiced  on the Pullm an sleep
ing and parlo r-cars. T he com pany is 
charged w ith difference to  the m oral 
w elfare of its colored em ployes, the 
p o rters , and w ith wilful perpetuation  
of a plan which degrades the  negro  
while subjecting  the  pa trons of the 
com pany to  a species of pe tty  and 
d ishonest “g ra ft.” W hy, it is asked, 
does n o t the com pany, steeped in 
riches by its own adm ission, rid it
self of a vicious and degrad ing  prac- 
tice?

T he substance of these  criticism s 
was laid before officers of the P u ll
m an C om pany at its offices in this 
city. T hey  listened patien tly  and 
courteously , rem ark ing  th a t they  were 
ready to  subm it to  any honest, ju 
dicious paper all the facts and figures 
which they  deem ed re levan t to  a 
p roper g rasp  of the  problem  involved 
in the tipp ing  system  on Pullm an 
cars. B ut they  did no t care to  en
te r  into a con troversy  w ith p ress 
critics, nor to  assum e a defensive and 
apologetic  a ttitude. T hey  w ere not 
even disposed to  take a definite p o 
sition on the tipp ing  question. T hey 
were w illing to  subm it data, how ever, 
and let level-headed, just, and p rac ti
cal m en consider the  data and reach 
their own conclusions.

Before p resen tin g  the data  fu rn ish
ed, the general views of the com pany, 
as gathered  from  inform al and frank 
discussions not, how ever, m eant for 
publication in quotation  m arks, m ay 
be sum m arized, perhaps, as follow s: 

T he Pullm an p o rte r  and his tip can
not be trea ted  as an iso lated  problem , 
a problem  the Pullm an Com pany is 
m orally  responsib le for in any degree 
o r in a position  to  solve sa tisfactorily  
on its own account. T he tipping 
problem  is a general, a w orld p rob
lem. T ipp ing  m ay be in every way 
objectionable, a lthough  opinions dif
fer w ith regard  to  th is fundam ental 
prem ise—and the public m ay be ju sti
fied in com plaining against it on m o r
al and econom ic grounds. But it is 
practically  im possible to  do away with 
the tipp ing  system . Some sta tes have 
adopted  strin g en t an ti-tipp ing  s ta tu tes 
—w ith w hat result?  A re these 
s ta tu te s  enforced to  any extent?  E ' e i 
the s ta te  officials violate them . T he 
public has fo rg o tten  their very ex
istence.

A re tips given and received be
cause w ages are too low in the trades 
and occupations in which the system  
obtains? W ould  tipping disappear if 
everybody received a living wage? 
Some answ er these questions with a 
confident “Y es.” but there  is no real 
ground for their confidence. T he 
fact seem s to  be th a t tips are given 
for certain  kinds of personal service, 
and th a t the  h ighest wage for such 
service would not do aw ay w ith the 
tip. Perhaps all personal service 
ought to  be reform ed and m ade im
personal. B ut while service rem ains 
personal, to  the degree to  which it is 
personal, does it invite tipping. T here  
are hundreds of thousands of hotel 
and restau ran t w aiters, cham ber
maids, hotel porters, bell-boys and 
so on, who expect tips and get them. 
T ipp ing  has invaded the barber shops. 
In  E urope even superio r hotel em 
ployes do not scorn tips. D om estic 
servan ts everyw here expect tips from  
guests and are indignant if they  fail to 
get them .

T hese being the facts, why should 
the Pullm an C om pany be singled out 
for a ttack  by opponents of the w ide
spread, deep-rooted  tipping system ? 
T he Pullm an Com panv w ishes to  do 
the rig h t and decent thing, but it is 
n o t a reform body. I t  is in business

under ex isting  standards and condi
tions, and it tries to  live up to  the  
h ighest business standards now  rec
ognized.

M oreover, if the Pullm an Com pany 
earnestly  w ished and a ttem pted  to  do 
aw ay w ith tipp ing  of porters , it could 
no t realize th a t ideal. I t  m ight, of 
course, raise w ages and forbid  tip 
ping. I t  m igh t th rea ten  the dis
charge of any p o rte r found guilty  of 
tak ing  a tip. B ut all th is would fail 
to  abolish the practice. T ips would 
continue to  be given and taken, and 
the only resu lt would be very bad 
service, w ith flagran t discrim ination 
against the  non-tipp ing  trave lers in 
favor of the v io la to rs of the com 
pany’s order. H ow  long would the 
public stand such d iscrim ination? 
O ur last s ta te  would be w orse than  
the  first.

As to  the degradation  of the A m er
ican negro, there  is no evidence th a t 
tipping has degraded the negro—th at 
is, in any special sense. H as it de
graded the colored p o rte r  to  a lower 
depth than  it has the colored w aiter 
in a ho te l—or the w hite w aiter, for 
th a t m atter?  T ipp ing  existed  before 
the neg ro  received his freedom  in 
A m erica; the colored freem an adop t
ed a practice in which the “superio r’ 
w hites had indulged from  tim e im m e
m orial. Is it. then, fair, to  talk  about 
the degradation  of the  colored race 
by the Pullm an Com pany?

Finally, there  is ano ther im portan t 
consideration  to  be taken in to  ac
count. T he Pullm an p o rte r gets his 
tip, no t for services he is paid and 
hired to  do, no t for services th a t na
tu rally  go w ith the berth  purchased, 
but fo r additional, personal services 
that, in the absence of tipping, would 
sim ply no t be rendered  to  the  trave l
ing public. Shoes would no t be sh in
ed, for exam ple. C lothes m ight not 
be brushed a t the end of the  jou rney  
—or brushed perfunctorily . Suit cases 
and satchels would not be carried  out 
of the car by the porters. T hese  serv 
ices form  no part, stric tly  speaking, 
of the p o rte r’s regu lar job. T he p o rte r 
perform s them , the com pany offering 
no objection, and gets ex tra  pay for 
them  from  the  trave ling  public. T he 
public is not, therefore, paying twice 
for service.

H ow ever, it is no t to  be denied that, 
were tipping elim inated, all those 
servan t w ho receive gratu ities, so- 
called, would com m and h igher wages. 
T ips are, of course, considered by em 
ployers in fixing w ages—but less by 
the Pullm an Com pany than  by many 
—if not by all—hotel and restau ran t 
keepers. I t  is no to rious th a t m any 
w aiters get very little  pay, and th a t 
not a few are believed to  pay the 
p roprie to rs for the privilege of pocket
ing tips. T he Pullm an Com pany does 
m ore for its p o rte rs  than  the public 
is often  led to  believe. T his brings 
us to  the question of fact: W h at does 
the com pany pay its porters, and w hat 
does it do for them  in addition to 
w hat wage co n tract calls for?

T he p o rte r’s m inim um  wage is now 
$30 a m onth. A few years ago it was 
$25. T he average m onthly  wage of a 
p o rte r as a class is about $36. M any 
po rte rs  earn betw een $40 and $50, 
while some go up to  $60.

An additional sum, equal to  a 
m o n th ’s pay, is allowed by the com 
pany each year for a good, clean rec
ord. A p o rte r who loses this bonus 
by carelessness o r violation of rules 
is afforded opportunity , by ex tra  care 
and conscientiousness, to  rehabilitate  
him self by the end of the  year and 
get his bonus. L ast year about 74 
per cent, of the po rte rs— and the com 
pany has increased the num ber lately  
by about a thousand—earned and re 
ceived this ex tra  sum.

A fter ten y ears’ service, the com 
pany gives the p o rte r tw o new uni
form s each year, thus saving him 
about $50 annually.

A fter five years’ service po rte rs  are 
en titled  to  sick relief o r sick benefits, 
the m inim um  being equal to  one

m o n th ’s full pay and one m o n th ’s 
half pay.

A fter fifteen years’ service po rters 
receive an increase in their regular 
m onthly  w ages equal to  10 per cent. 
F u rth e r annual increases are g ran ted  
a fte r each additional five-year period 
of service.

P o rte rs  are pensioned and re tired  
a t 70 a fte r tw en ty  years of service, the 
m inim um  pension am ounting  to $22.50 
per m onth  a t th is time. A p o rte r who 
is disabled by accident o r illness is 
re tired  a t any age, if he has served 
the com pany for tw en ty  years or 
more.

T he com pany volun tarily  m akes a 
contribution  to  the  Pullm an P o rte rs ’ 
Benefit A ssociation tow ard  the pay
m ent of death benefits, the am ount 
being equal to  5 per cent, of the to tal 
raised and paid by the A ssociation 
itself. T h is A ssociation is organized 
on the zone basis, and no p o rte r is 
required to  jo in  it w here it exists.

Finally, the com pany provides, 
practically  at all points, sleeping quar
ters  for po rte rs  aw ay from  their hom e 
stations.

A pplicants are exam ined and if con
sidered fit for the position of p o rter 
they  are given m ore or less train ing  
and instruction  in a school m aintained 
by the com pany, so th a t their work- 
m ay be sa tisfactory  even a t the sta rt.

A s a result of all these conditions, 
it appears, about a fourth  of the com 
pany’s p o rters have been in its serv
ice over ten years. M any have been 
in service much longer; quite a num 
ber over tw enty  years, and several 
th irty  years. M any leave to  find bet- 
tei positions, only to  re tu rn  and ask 
for re insta tem ent.

T hese figures, w ith the general ideas 
of the Pullm an Com pany, as indicated 
above, were subm itted  for analysis to 
im partial and in te lligent citizens in
terested  in the welfare of the negro 
laborer. One of these, an educator 
and social progressive, though t the 
com pany’s position distincly u n ten 
able. I t  m ay be true, he said, th a t 
tipping cannot be abolished by fiat, 
no t even by a corporation  so pow er
ful as the Pullm an, which has v ir
tually  no com petitors. I t  m ay be true  
th a t m any p o rters would continue to 
take tips and m any passengers would 
tender them , even if the com pany 
should prohibit tipping and dism iss 
offending porters. But the com pany 
would not be responsible for th a t de
gree of tipping. I ts  conscience would 
be clear. I t  would know  th a t it was 
paying a living wage to the porters, 
and th at the traveling  public was not 
expected to m ake up a painful deficit 
in the p o rte r’s fam ily budget. The

com pany m ight make it perfectly  plain 
to  the public, by advertisem ents and 
placards, th a t such service as the 
sh in ing  of shoes was not w ithin the 
p o rte r’s regu lar duties. T h is would 
largely  elim inate favoritism  and per
plexity. As th ings stand, the com 
pany does pay less than  a proper 
wage, and the public feels this, and 
cannot help resen tin g  the tipping prac
tically forced upon it.

A nother citizen pointed out that 
even organized w hite w aiters and o th 
er servan ts accept tips, and. th inking 
aloud, asked: “ If the trade  unions 
cannot induce their m em bers to  give 
up th is source of income, in spite of 
all th a t labor leaders say about the 
dignity  and self-respect of organized 
w orkers, how can the Pullm an p o rters 
be asked to give up the tip?”

T he th ird  citizen th o u g h t the ques
tion m ost com plicated and annoying. 
He though t a m onopoly like the Pull
m an Com pany m ight a t least m ake the 
experim ent of forbidding tipping for 
any regu lar service, and ra ising  the 
pay of the p o rters to  a p roper level; 
but he was not disposed to  p ress the 
idea. V anity, false pride, m oral 
cowardice, selfishness, he thought, 
were responsible for the tip p 'n g  nui
sance, and the sam e m ean qualities oi 
the average hum an would perpetuate  
tipping. If, he m used, m en are not 
ra tional enough to  stop k illing one 
ano ther at the bidding of politicians, 
o r jingoes, or w ar lords, can we ex-* 
pect them  to stop tipping? Courage, 
independence, good sense, contem pt 
for snobbery, devotion to  principle— 
these are the a ttrib u tes  we need in 
o rder to  d isregard  the sneers, the 
dagger-like looks, and the hostile de
m eanor generally  of disappointed 
servants, who fail to  get w hat they  
deem the proper tip. H ow  m any of 
us are w illing to  suffer even sm all in
convenience and unpleasantnesses for 
a principle—suffer them , not once, in 
a heroic o r defiant mood, but suffer 
them  every tim e we take a journey, 
dine at a hotel or re stau ran t, pay a 
visit to  a friend?

T he subject cannot be m entioned 
anyw here w ithout s ta rtin g  a lively 
controversy . Perhaps this is the rea
son why the Pullm an Com pany has 
not seriously discussed the question 
of experim enting  with tipless sleep
ers and tipless chaircars. Certainly 
the com pany does no t feel th a t “it is 
up to  it” to lead in the m ovem ent of 
uplifting “personal,” o r dom estic, 
service in the  w hole w orld by mak- 
ink w ar on the p o rte r’s tip— for this, 
in a nutshell, is how the m atte r really  
p resen ts itself to  its leading officials.

V ictor S. Y arros.

W e solicit shipping accounts from country dealers 
SCHULZE BAKING COMPANY GRAND RAPIDS. MICH.
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Promoting a War Time Shoe Busi
ness.

W ritten for the Tradesman.
T his w ar is u p se tting  m any well- 

laid plans am ong retail shoe dealers 
th ro ughou t the country.

A ch art show ing the rise and fall 
of public sen tim ent—i. e. the hopes 
and fears of the A m erican people— 
during  the th ree  and a half years of 
the  w ar would be an in te resting  study.

A t the  very  beginning, when the 
s to u t little  fo rts of Belgium  had y ield
ed to  G erm any’s big .how itzers and 
the  proud ranks of the  K aiser’s g reat 
a rm y w ere approach ing  nearer and 
nearer to  Paris, their first objective, 
there  was a trem endous depression in 
th is country.

T his was follow ed by a feeling of 
false security  and ill founded hope
fulness consequent upon the battle  
of the M arne. T he first defeat of 
R ussia’s forces in the field, their con
sequent flight in  panic, and the G er
m an round-up of Russian prisoners, 
b ro u g h t a reaction  in sentim ent. T his 
was wiped ou t and fo rgo tten  by a 
la te r successful drive of the Russians.

And so, m onth  by m onth  and year 
by year, hopes have arisen am ongst 
our people by Allied successes—only 
to  be dashed to  the ground upon the 
receip t of news apropos reverses.

T he low w ater m ark of our public 
pulse was reached last sum m er when 
it appeared th a t G erm any’s ru th less 
subm arine th rea t w as in a fair way 
to  be m ade good.

W h at has all th is go t to  do with 
selling  shoes? Much everyway, b e 
lieve me. A sense of insecurity  paves 
the  way for pessim ism  and re tren ch 
m ent—in the  m atte r of footw ear p u r
chases along  with p re tty  much every
th in g  else under the sun.

T he  re ta il shoe dealer who has 
keep a m onth ly  record  of his sales 
during  the  period of the war would 
do well to  study th is record. He 
will find it full of ups and downs. 
Selling has been sporadic, freakish, 
and w ithout a precedent in recent 
years.

Som etim es th e  public has been in 
a buying fram e of m ind, but often it 
h asn ’t. And th ere ’s no use m incing 
w ords: the business of the average 
shoe dealer has suffered.

T he volume of business, on the 
whole, has shrunk. If  one has gone 
ahead som ew hat fas som e have) in 
the m atte r  of profits, it has been on 
the  basis of few er pairs sold; if one 
has broken even in the  m atte r of p ro f
its for the season, o r  year, it has been 
on the  basis of a still larger shrink- 
age in the num ber of pa irs sold.

T he tru th  is people have been re 
trench ing  all a lo n g  jbe line—and

som e of them  have apparen tly  m ade a 
deliberate effort to  re trench  in the 
m atte r of w earables, especially shoes.

R epair m en rep o rt an abnorm al in
crease in the volum e of the repair 
business. People are g e tting  shoes 
repaired  to-day w’ho haven’t h itherto  
visited a repair shop for years. And 
it isn ’t a lto g e th e r the poorer classes 
th a t are conspiring  to over-w ork the 
repair people; i t ’s the well-to-do, and 
even the  rich!

W hy so? I t ’s a psychological 
phenom enon. L ectures, preachm ents, 
editorials, feature articles, countless 
paragraphs, and all m anner of special 
con tributions under divers and sun
dry  scarehead titles—all have helped 
to  convince the average A m erican 
th a t he is desperately  hard  up now 
(if he only knew it), and th a t he’s 
going to  be ever so much h arder up 
to -m orrow  than he is to-day, and th at 
the day a fte r to-m orrow  (o r next 
year, o r som e tim e during  the subse
quent developm ent of this in te rm in
able w ar), he is going to  be in a per
ilous situation—w heatless, m eatless, 
fatless, sugarless, shoeless, and the 
good Lord only knows what!

Now it’s all right, on general p rin 
ciples, to  preach the gospel of sav
ing—provided one preaches it a long 
sane and legitim ate lines; but there 
is a point w here such preachm ents de
generate  into pure and unadultera ted  
pessim ism —and pessim ism  h u rts busi
ness. L et us observe w heatless and 
m eatless m eals and days, and let us 
bake, broil and boil (as our G overn
m ent urges us to do, in o rder to  con
serve our fats) and let us be n e t 
wasteful of sugar; but in the nam e of 
all the p roprieties is there  any rea 
son for our going barefoot?

T he shoe industry  of A m erica is 
an im portan t one. T hereby  a vast 
arm y of our A m erican w orkm en and 
m erchants earn  a livelihood. If  this 
business of footw ear re tren ch m en t 
keeps on and continues to  increase in 
severity  as the w ar goes forw ard, 
there  will be a heavy bill of dam ages 
to  pay.

In  the first place shoe m anufac
tu re rs  and shoe operatives will suf
fer; for a part, a t least, of their oc
cupation will be gone. M aking less 
m oney them selves, they ’ll na turally  
have less m oney to  spend w ith o th 
ers. T hose am ong them  who rent, 
will be com pelled to  let their ren t go 
unpaid o r m ove in to  sm aller q u ar
ters. L andlords will suffer. Build
ing and Loan A ssociations, th rough 
which thousands of these shoe oper
atives are paying for hom es, will suf
fer; m ortgages will have to  be fore
closed; litigations will ensue. Less 
money will be spent with grocers,

Nifty New  

Novelties

Ready to Ship

No. 2806—Mahogany Tan Calf W elt. B to D. 3 to 7 .................   Price. $5.35
No. 2828—Mahogany Tan Calf McKay. B to D. 3 to 7 ..................................Price. 4 50
No. 2815—Mahogany Tan Calf McKay. D only. 214 to 7........................................Price. 3.75

Rindge, Kalmbach, Logie Company
Grand Rapids, Michigan

A  W eek  T o  B e Remembered

by all who make a trip to Grand Rapids 
and look over our close out numbers. We 
do not intend to inventory a pair of 
shoes that is not in our regular line for 
spring. To do this we are going to price 
them all so that we can sell every pair 
from Christmas to New Years. Some 
mighty good values to be had for that 
January sale.

21 doz. Men's Tan Outing, Nailed, 6-10 ................................. ........... $2.25
17 doz. Men's Cheap Side Bluch. McKay. 6-1C .................................. 1.80

And many other values 
equally as good

Hirth-Krause Co.
Tanners and Shoe Mfgrs. Grand Rapids, Michigan
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m eat dealers, d epartm en t stores, fu r
n itu re  dealers, and so on ad infinitum.

A nd then the people who have fool
ed them selves in to  th ink ing  they  are 
econom izing by denying them selves 
needed shoes, will one day arrive  at 
a painful d isillusionm ent. Im p ro p er
ly clad feet m eans inadequate foot 
p ro tec tion ; and inadequate foot p ro 
tection  spells colds, pneum onia, dis
eased and in jured  feet. If  one m ust 
g ra tify  a penchant fo r cu ttin g  down 
som ew here in the  m atte r of expendi
tu re  fot wearables, it’s far b e tte r  to  
let the ->hoe item  alone and m ake his 
re tren ch m en t som ew here else. A 
felt hat, for instance, can be sen t to 
the cleaner’s and re juvenated  for say 
a do llar and a half, thereby  saving 
$1.5() to $3.50. As a m an doesn’t walk 
on his head, there  is a far g rea te r  per- 
cen 'ag e  of w ear value in the ha t than  
there  is in his shoes a t the end of the 
season: indeed, so fa r as service is 
concerned, the h a t m ay have quite as 
much service in it a fte r being c lean
ed as it had before. B ut you can’t 
say th a t of a pair of shoes th a t have 
been repaired.

As the w ar goes on, it is to  be 
hoped the A m erican public will come 
to  a solidly sane view of the situ a 
tion. and learn  to  practice  econom y 
in legitim ate fields. And the thing 
the re ta il shoe dealer is up against 
ju st new  is to  help nurse a long  p rop
er ideas in reg ard  to  actual footw ear 
requirem ents. W ith  som eth ing  over 
a hundred m illions of people in this 
coun try  who ough t to  be properly  
shod in o rder th a t they  m ay retain  
their health  and co-operate m ost ef
fectively w ith our expeditionary 
forces now in the field and those  who 
shall a t p resen t be in the field, we 
cannot afford to  get any silly notions 
of false foo tw ear econom y in our 
heads.

E very  re ta il shoe dealer th ro u g h 
out the coun try  should conceive it 
to  be a p a rt of his function to  help the 
people of his own locality  to  think 
s tra ig h t on th is im p o rtan t p roposi
tion. T h is  is w hat I call p rom oting  
a w ar tim e shoe business.

Cid M cKay.

Thinks Mr. Hach Might Have Said 
More.

Saginaw , Dec. 17— In the days when 
the  late  P. M. A rm our had his office 
a t 205 L aSalle street, he had over 
the  desk in the little  office in the Cor
ner a fram ed m o tto —probably  con
cocted by h im self—reading  as fo l
low s: “Say little  of w hat you have 
done. Say no th in g  of w hat you in
tend  to  do.” T he address of John  
A. H ach, of Coldw ater, before the  
ho tel keepers’ convention a t Saginaw  
n a tu ra lly  leads to  the conclusion th at 
Jo h n  does no t agree w ith the g reat 
au th o rity  on hogs, gra in  and ra il
roads, inasm uch as he opened the  book 
wide upon and to ld  the land lords ex
actly  w hat the  traveling  m en w anted 
in the w ay of m achinery to  m ake the 
H en ry  law effective. A nd the land
lords slyly w inked to each o th e r and 
quietly  proceeded to  adopt plans 
w hich will block the gam e of the trav 
eling m en in a ttem p tin g  to  secure 
rem edial legislation during  the  next 
session of M ichigan’s solons. I t  so 
happened th a t the w riter m ingled 
am ong the landlords in the hotel co r
ridors a t Saginaw  and, incidentally, 
overheard  enough chance rem arks 
dropped to  convince him th a t the 
ho tel m en proposed to  make m ince 
m eat of any effort the traveling  men

m ay put fo rth  to  am end the  H enry  
law in such a w ay as to  render it 
operative. T he  ho tel m en are  sa tis
fied w ith the  law as it is, because it 
is perfectly  harm less as it stands on 
the s ta tu te  books, due to  the fact 
th a t there  is no m achinery  to  enforce 
it. T h a t m eans, of course, th a t it 
is a dead le tte r—a sop to  the  trave ler 
w ithout incurring  any obligation  on 
the p a rt of the ho tel m en to  live up 
to  its provisions and obey its behests. 
T he program m e decided upon by the 
hotel m en is to  p re tend  to  favor the 
overtu res of the trave ling  m en, but 
really  to  knife and defeat any effort 
the la tte r  m ay m ake to  render the  
law vitally  effective.

T o  the w rite r it seem s th ere  are a 
num ber of tim ely sta tem en ts  our 
G rand officer could have m ade the 
hotel m en w hich would have been di- 
cidedly in o rd er a t th is  tim e. H e 
could have w arned them , for instance, 
th a t any w holesale advance in ra tes 
should be accom panied by an im 
provem ent in the  service—at least 
by the m aintenance of th e  old s tan 
dard of service. As a m atte r of fact, 
the w riter notes th a t the  ho tel which 
m akes a ho rizon tal advance in ra tes 
invariable reduces its service in in
verse ratio , which w orks an unnec
essary  hardsh ip  on the com m ercial 
travelor. H e could also have to ld  
the landlords, in term s w hich they  
could no t fail to  com prehend, th a t the 
pernicious practice of charg ing  com 
m ercial trave lers one price and local 
people a m uch low er price for the 
same service should be abolished. H e 
could have rem inded them  th a t there  
is a long period of peace ahead of 
us, when norm al prices for staples 
will again prevail, and th a t the  land
lord w ho takes advantage of the p res
en t era of high prices to  boost his 
ra tes beyond the poin t of reasonable
ness will be rem em bered—and put 
out of business—when norm al con
ditions are resum ed. In  fact, there  
are  quite a few th in g s I th in k  Mr. 
H ach could have said to  our hotel 
friends if he had taken a little  m ore 
tim e and devoted a little  m ore though t 
to  the subject. T he tim e was an op
portune one to convince the landlords 
th a t the  trave ling  m en are no t a class 
of ninnies, to  be dealt w ith as though  
they  w ere children. U. C. T.

Why Don’t He Stop the War?
W ritte n  fo r th e  T rad esm an .

“Oh, why don’t God stop  the war? 
H e could do it,” said a m o th er whose 
son had been drafted  for the arm y. 
W h y  don’t H e? A re all m others, 
w ives and siste rs of the soldiers boys 
asking H im  to do so? Does every 
wom an and girl p ray  as she sews and 
k n its for the Red C ross hospitals, the 
o rphans of F rance and Belgium  or 
the boys a t the fron t?  T he b lessing 
th a t God has fo r th is country  cannot 
come until A m erica is b rough t to  her 
knees. W hich  will they  bow down 
to, God or the K aiser? God m ust 
rule in the  h ea rt before he can g ran t 
the prayer. T he sooner Am erica 
tu rns from  seeking ease, p rosperity , 
indulgence, ex travagance, ex to rtion , 
reckless rush ing  a fte r pleasure, law- 
defying and G od-defying ingratitude, 
ha tred  and strife, the sooner will the 
w ar end. W hen  A braham  dem on
stra ted  his faith and obedience, he 
wras not required  to  sacrifice his son. 
So m ay it be with us. Am erica, by 
her failure to  p roh ib it and crush cer
tain  stupendous evils, has allow ed un 
told num bers of her men, wom en, 
boys and girls to  be sacrificed. As 
w ar m easures she is now  beginning 
to  do w hat she w ould not do to  save 
the  individual life from  his own folly 
o r the snares of those  who slay for 
gain. E. E. W hitney.

cA

cM erty  C h ris tm a s

To You 
and Yours

Is the Wish o f  Your Friends

The

Grand l̂ ap idsvShoe «R ubber (a
The Michigan People Grand Rapids

The STYLE and QUALITY Combination 
to be Found in

The “ Bertsch”  Goodyear Welt 
Shoe for Men

will bring you the repeat orders.

The insistent demand of your best trade for a moderate priced shoe, 
having both STYLE and QUALITY, can best be suited by selling 
them the BERTSCH shoe line.

The BERTSCH shoe stands alone—is in a class by itself. We have 
aimed to make a line to appeal to the average man—the man who 
wants style, good conservative style and quality. so that he will get 
service from the shoes he buys.

In the BERTSCH shoe you will find both style and quality—quality 
of workmanship and quality of material—far superior to any similar 
line offered you today.

They are so carefully worked together into the shoe that the com
bination forms a trade builder you cannot overlook.

Your customers will find in the BERTSCH shoes comfort and service
giving qualities they want.

For the future success of your business YOU should RECOMMEND 
and SELL the BERTSCH shoe line to your trade.

Herold-Bertsch Shoe Co.
Manufacturers of Serviceable Footwear GRAND RAPIDS, MICH.
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Epoch Making Times Precipitated By 
the War.

W ritte n  fo r th e  T rad esm an .

P ressing  need of the A llies and the 
U n ited  S ta tes for silver coin is re 
sponsible for a plan of the G overn
m en t to  purchase the en tire  ou tput 
of the  U nited  S ta tes silver m ines at 
a price which is believed will be set 
a t 87 cents an ounce. I t  is stated  
jew elers, m anufacturers of dental and 
optical supplies and o ther users of 
silver will, under the  ten ta tive  Gov
ernm en t plan, continue to  receive 
th e ir supplies probably  a t the s tan 
dard price.

G row th of individual w ealth is 
strik ing ly  illustra ted  in sta tistica l 
tables p repared  by the Incom e T ax 
Division of the In tern a l Revenue B u
reau a t W ashing ton  and which will 
la te r be published as an appendix to 
the rep o rt of In tern a l Revenue Com 
m issioner D aniel C. Roper. I t  will 
show th a t in the last income taxing 
year, 1916, th ere  w ere 22,696 A m eri
can m illionaires. T he income tax re
tu rns for 1915 show ed a grand to ta l 
of 14,771 m illionaires, m aking the in 
crease for 1916 over the previous year 
7,925. T hese are not census figures, 
bu t are compiled from  income tax 
re tu rn s which have yielded the Gov
e rnm en t a large revenue. E x p erts  of 
the  income tax  departm ent, in m ak
ing  the  estim ate of m illionaires, em 
ploy the sim ple rule of capitalizing 
the  fo rtunes of men who pay the tax 
by assum ing the average ra te  of in
come is around 4 per cent, and be
g inn ing  w ith the class of incom es th a t 
range from $40,000 to  $50,000 and go 
ing up to  the last class under th" 
law, which is incom e rang ing  from 
$5,000,000 up, it is an easy m atte r to 
calculate the num ber of m ilkonaires. 
But there  is a class of incom es ran g 
ing  from  $30,000 to  $40,000 a year, 
and there  are, no doubt, m any m il
lionaires within it—men who get only 
3 per cent, on their investm ents or 
w ho have periodical reverses, and so 
claim  exem ptions th a t for the tim e 
being set them  back of the miTion 
m ark. T he class of m ulti-m illionaires 
is no t so easily estim ated . T here  are 
ten persons in the  country  who have 
an annual income of $5,000,000. R eck
oned on the rule of a 4 per cent. 
*"ite of in terest, these men are w orth 
$125,000,000 each. T here  are nine 
persons w ho last year w ere taxed for 
incom e of from  $4,000,000 to  $5,000,- 
000. T hese  m ay be regarded  as hav
ing fortunes of $100,000,000 each. 
T here  are fourteen who reported  hav
ing  incom es betw een $3.000 000 and 
$J 000 000: th irtv -fo u r having incom es 
ran g in g  from  $2,000,000 to  $3,000,000. 
I f  all persons yyho in jthp various

classes m ade by the income tax  law 
received incom es rang ing  from  $150,- 
000 up to  the h ighest class are  to  be 
described as m ulti-m illionaires, we 
would have in the U nited  S ta tes 3,- 
733 of them , which is a lm ost exactly  
the stren g th  of a regim ent of infantry 
under the new U nited  S ta tes Arm y 
organization.

T he la test appeal of S ecretary  Mc- 
Adoo to  the people to  buy W ar Sav
ings C ertificates says: “T his w ar can
no t be financed unless the A m erican 
people a t once stop waste, practice 
self-denial and lend the m oney they 
save thereby  to the G overnm ent. T he 
cam paign for the sale of w ar savings 
stam ps in denom inations of 25 cents 
and $5 is of the u tm ost im portance. 
No such opportun ity  as this has ever 
been offered to the A m ericans for 
investing their savings w ith absolute 
safety a t such a ttrac tive  ra tes of in
terest. T he G overnm ent will accept 
your m oney and pay in terest a t 4 
per cent, per annum  com pounded 
quarterly . Let every man, wom an and 
child reflect as they  are about to  spend 
25 cents w astefully  or needlessly how 
much th at 25 cents will do for some 
splendid son of A m erica who is fight
ing on the battle  fields of Europe, 
how much even 25 cents m ultiplied 
by 100,000,000 loyal and patrio tic  
Am erican citizens will help their 
G overnm ent to  b ring  to  a quick end 
th is horrib le  carnage in E urope; how 
m any lives of A m erica’s noble sons 
will be saved the sooner the w ar is 
ended. I appeal to  the  heart and 
patrio tism  of the Am erican people to 
help their G overnm ent and help th em 
selves by a whole hearted  support oi 
th is w ar savings plan.”

The appeal is a p roper one and the 
fine m anner in which the Am erican 
N ation is living up to its high ideals 
assures its success. T here  is not a 
w ord  to  say in condem nation of any 
legitim ate plan to  furnish the sinews 
of war, but there  is room  for sug
gestion as to  the handling  of the 
m oney. T he fact m ust be taken into 
consideration  th a t the m ore w ide
spread and volum inous the  purchase 
of these w ar savings stam ps, the 
g reater will be the  decrease in sav
ings banks deposits. I t  m ust be re 
m em bered th a t it is due to  the  proper 
investm ents of savings by the  banks 
th a t the business of the coun try— 
tran sp o rta tio n , industria l and com - 
m ercia1—has been built up to  its p res
en t proportions. I t  would be but fair 
and ju s t th a t the m oney received 
th rough  the sale of these w ar sav 
ings stam ps, instead  of being fo rw ard 
ed to  W ash ing ton  a t once, should be 
deposited in the banks in the com 
m unities in which the  stam ps are

C reate a T rust Fund
for the benefit of your family and yourself 
by putting a part of all your property in our 
hands as trustee under a Deed of Trust.

The trust may be established with a 
moderate amount of property and additions 
made to it from time to time. You may re
serve the right to terminate the Trust or 
change your Trustee or Beneficiaries and 
thus have an opportunity to meet changing 
conditions.

Send for Blank Form of W ill and Booklet on the 
“Descent and Distribution of Property”

T h e  M ic h ig a n  T r u s t  Go.
OF GRAND RAPIDS

Audits made of books of municipalities, corporations, 
firms and individuals

Safe Deposit Vaults on ground floor 
Boxes to rent at low  cost
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sold, and allow ed to  rem ain  there  un
til needed by the G overnm ent. I t  
would be well for the banks and o th 
er business in te res ts  in M ichigan to 
take th is m a tte r up w ith their sen
a to rs and represen ta tives w ith a v»ew 
of securing  th is disposition of the 
m oney.

Joyfu l news com es from  W ash ing
ton  to  sm all co rporations and busi
ness men operating  on $100,000 cap
ital or less in the form  of a new ru l
ing by the T reasu ry  D epartm en t p e r
m itting  full deductions of the exem p
tions nam ed in the excess profits tax 
law. A previous ru ling  confined ex
em ptions to  the first step in the tax, 
so th a t w here the  exem ptions were 
m ore than  15 per cent, only partial 
benefit was derived. T he old ru ling  
is now  reversed  and thousands oi 
sm all concerns will be saved from  
th rea ten d  ruin. T he  vital im portance 
of the  excess profit tax  above an 
nounced can be apprecia ted  from  an 
exam ple: A co rporation  w ith $20,000 
capital, which in the  pre-w ar period 
earned 9 per cent, or m ore, should 
have an exem ption of 9 per cent, of 
capital ($1,800) plus $3,000, or $4,800 
in all. But under the  ru ling  now re 
versed, the  exem ption in no case 
should exceed 15 per cent, of the  cap
ital w hich in th is case would be $3,- 
000. Thus, if the  co rp o ra tio n ’s earn 
ings w ere $5,000, the excess profit tax 
would have been levied on the  excess 
above $3,000 o r $2,000, w hereas under 
the  p resen t ru ling  the  tax  will apply 
against only $200 of incom e. T he 
effect of the new ru ling  will also be 
to  relieve from  tax  en tire ly  m any 
sm all businesses which, had the  fo r
m er ru ling  stood unchanged, would 
have been com pelled to yield up to  
the G overnm ent a very substantia l 
p a rt of th e ir annual profits.

T here  is no doubt bu t th a t early 
in th is session C ongress will revise, 
if n o t repeal, the en tire  incom e tax  
law  because of its clouded legislation 
w ith reg ard  to  the excess profits di
vision. L eaders in the Senate who 
stood fo r high taxa tion  of co rpora
tions are finding out th a t co rporations 
all over the  coun try  are  in a quandary 
as to  how the tax  is to  be applied. T hey  
have also been advised th a t the  com 
m ission of experts appointed  by Sec
re ta ry  of the T reasu ry  M cAdoo to  
unravel the  tang le  is unable to  do so 
and th a t its m em bers are fully as m uch 
in a quandary  as are the corporations. 
T hese  experts have tu rned  to  the legal 
experts also appointed  by McAdoo, 
bu t these  gentlem en have been u n 
able to  show  the way out. I t  is ex 
pected th a t these advisors, legal and 
expert, will ask C ongress to  repeal 
the  excess profits provision of the 
law  and enact in its stead  legislation 
th a t will be easier to  in te rp ret. F rom  
w ha t inform ation  is obtainable there  
is a s tro n g  sen tim ent in both  houses 
for a repeal of the  en tire  $2,534,870,- 
000 revenue m easure and the  enac t
m en t of an en tire ly  new m easure.

D issatisfaction  has cropped out 
am ong ho lders of the underly ing  
bonds of the  old P ere  M arquette  R ail
w ay over the  se ttlem en t under the 
re-organ ization . W hile a good m any 
have deposited th e ir hold ings and ac
cepted e ither new  stock  o r bonds in 
exchange, som e are ho ld ing  ou t for

b e tte r  term s. T he la tte r  allege th a t 
the  re -organ ization  p lan as it is being 
carried  out is no t in conform ity  witn 
the recom m endation  of the M ichigan 
Railw ay C om m ission and the order 
of the court p rio r to  foreclosure. I t  
is declared Judge T u ttle  in the  U nited  
S ta tes D istric t C ourt of D e tro it o r
dered the  road sold under foreclosure 
a t a price no t less than  $14,000,000 
m ore than  the to ta l face value of the 
underly ing  bonds. T he M ichigan 
Railway Com mission, p rio r to  fo re
closure, poin ted  out the plan as ap
proved by it would give underly ing  
bond holders face value of their bends 
in new bonds a fte r foreclosure U n 
derly ing  bond holders, instead, are 
being offered, in some cases, no bonds 
a t all, but p referred  and com m on 
stock w orth  a t cu rren t prices one- 
eighth  to  one-th ird  of the face value 
of the  bonds.

F ran k  A. V anderlip’s plan for the 
com plete unification of the ra ilroads 
is being seriously considered  at 
W ashing ton . H e favors unification 
no t only during  the  war, but as a 
perm anen t m eans of estab lish ing  ef
ficiency in operation . H is idea is to 
establish  ra ilroad  d istric ts, each to 
be con tro lled  by a centralized  o rgan
ization. In  his opinion the p resen t 
predicam ent of the ra ilroads is due 
to  the  fact th a t there  has been no 
“ N ational ra ilroad  th ink ing .” R ail
road officials, he holds, have been 
th ink ing  prim arily  of re tu rns. Ship
pers have been s triv ing  to  cut down 
rates, and the public, as a whole, has 
been con ten t to  do nothing. H e be
lieves the  anti-pooling  and an ti-tru st 
laws should be set aside, so far as 
the ra ilroads are concerned. G overn
m ent con tro l seem s the solution of the 
problem  for the present, as C ongress 
is not likely to  g ran t financial a ssis t
ance necessary  unless the ra ilroads 
are under the contro l of the G overn
m ent.

T hese  are epoch m aking tim es. 
Both the w ar tax  question and the 
ra ilroad  problem  are of vital im por
tance to  all classes of b u s:ness in
terests, and in te lligen t consideration  
upon the p a rt of business m en, com 
m unicated to  our senators and con
gressm en, will aid them  in solving 
these  problem s satisfactorily .

Paul Leake.

Unsatisfactory Methods of Su?ar 
Distribution.

W ritte n  fo r  th e  T rad esm an .
I f  the sugar fam ine continues or 

if consum ers are to  be lim ited to  a 
certain  num ber of pounds per capita, 
a d ifferent system  of d istribu tion  m ust 
be adopted. People who now  eo from  
store  to  sto re  and purchase as much 
as possible a t each one are using  as 
m uch as fo rm erly  o r they  are h o a rd 
ing for the future, while those  who 
are unable to leave hom e to  hun t up 
sugar o r are dependent on only one 
sto re  for their supply are no t getting  
an average share of the lim ited quan
tity  which reaches the stores.

A sugar card should be issued every 
householder show ing the num ber of 
pounds he or she m ay purchase each 
week. T his should cover th ree  
m on ths a t least, having th irteen  
spaces, each con tain ing  the p rin ted  
figures 2, 3, 4 or m ore, to  be puncTied

out by the g rocer a t every tim e of 
purchase. T h is could be presen ted  
a t any grocery  sto re  and the grocer 
should be allow ed to  sell m ore than 
a w eek’s supply in case the custom er 
is a farm er living a t a d istance and 
finds it inconvenient to  come to town 
often.

O bliging the g rocer to  weigh and 
do up fifty packages to  every 100 
pounds of sugar is doubling or treb 
ling his labor and increasing  his 
expense for paper bags and tw ine, 
while it operates as a check only 
upon those who least need restra in t.

E. E. W hitney.

T w o or th ree  heaping spoonsful oi 
sugar drown the taste  of real good 
coffee and robs one of p a rt of his en
joym ent of a meal.

Kent State Bank
Main Office Fountain St.

Facing Monroe
Grand Rapids, Mich.

Capital . . . .  $500,000 
Surplus and Profits • $500,000

Resources
9 Million Dollars

Per Gent

Paid on Certificates

Largest State and Savings Bank 
in W estern Michigan

M erchants Life Insurance Co.
A S S E T S  $ 2 ,4 7 1 , 3 5 1 .6 5

OLD LINE INSURANCE AT ITS LOWEST NET COST

Fourth National Bank
United States Depositary

Savings Deposits 

Commercial Deposits

P«*r Cent Interest Paid on 
Savings Deposits 

Compounded Semi-Annually

314
Per Cent Interest Paid on 
Certificates of Deposit 

Left One Year

Capital Stock and Surplus

$580,000

W M  H. A N D E R SO N , President 
J. C L IN T O N  BISHOP. C ashier

L A V A N T  Z. CA UK IN , Vice President 
ALVA T . ED ISO N . A ss’t  Cashier

T H  e :

OLD  
N A T I O N A L  

BANK
GRAND RAPIDS, MICH.

177 M O N R O E  AVE.

Complete Banking Service
Travelers’ Cheques Letters of Credit Foreign Drafts 

Safety Deposit Vaults Savings Department Commercial Department

>21/ T > _ ._  SAV IN G S C E R T IFIC A T E S A RE
U U r  0 / 2  ±  C L  V j c l l l  A  DESIRABLE IN V E S T M E N T
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Self Control the King Pin of Success.
A m an has tw o C reators— God and 

himself. H is first C reator furnishes 
him with the raw  m aterial of his life, 
also the laws and charts w ith which to  
map out his life and build a man, or a t 
least they are supplied him as soon as 
he begins to  w ander around th is hem 
isphere. H is second C reator then  is 
himself. W e rare ly  realize the  m ar
velous pow ers to create, w ithin o u r
selves; then  if man is his own second 
C reato r it is w hat m an m akes of him 
self th a t counts and “cuts ice.”

M an’s answ er to  failure m any tim es, 
in fact m ost alw ays, is, “God m ade 
m e,” but when he succeeds, he proud
ly proclaim s him self a self-m ade man. 
M an's g reates t enem y is him self. T he 
God-m ade m an in his w eakness is a 
crea tu re  of c ircum stance; w hether he 
be a victim  depends largely  on h im 
self; m an is no t g rea t for w hat he is 
in the raw  m aterial, but ever for w hat 
he m ay becom e. U ntil you becom e 
cognizant of the possibilities th a t lie 
w ithin you you cannot s ta r t on the 
road to  genuine m anhood. I t  is these 
possibilities I hope to  arouse and put 
in to  a c tio n : these possibilities once 
aroused, you will m ake a noise like 
som ething doing; no m an ever trav e l
ed the high road of fame w ho did not 
first acquire self-control, and keep it.

Self-control, then, is the first step 
and the hardest. Glance over all his
tory and you will find Self-control the 
King Pin of Success. I t  is the one great 
quality that distinguishes man from the 
animal. He is the only animal capable 
of a moral struggle or a moral con
quest. Every step in the world’s prog
ress has been a new control. Man 
looked in terror for ages at the light
ning’s flash—now he has controlled it 
and made it his slave. Each moment 
of a man’s life he is either king or 
slave; as he day by day crushes out 
human weakness, masters passion and 
appetite, m asters each opposing ele
ment in his makeup, he builds a man 
four square to all winds that blow.

Man should think, “I am a great liv
ing soul, with marvelous possibilities,” 
instead of, “I am a poor weak worm 
of the dust.” W ith the broad stimulat
ing view of life he sees how he may 
attain his coveted place in human a f
fairs by self-control.

Somewhere I have read an advertise
ment, “ Don’t envy your neighbor’s com
plexion—get one.” (O f course, this is 
for women.) Let me paraphrase; do 
not envy other’s success, but emulate 
and adopt the process that gave them 
success, and the greatest of these is self- 
control. The boys who succeed have 
fierce, even vicious desires, passions ap
petites—but they succeed by mastering 
them and thereby mastering their work. 
You can acquire self-control by the 
same process you develop a m uscle; by 
exercising it a little each day. Sandow 
could scarcely lift 300 pounds when he 
first began to train. You cannot trans
form yourself in a day or a week, but 
you can begin and by constant practice, 
see yourself develop, and you will be 
delighted with the resu lts; your whole 
physical makeup will change—your face, 

i your person, even your voice will 
change. Begin with littl° things, add 
the larger ones as you develop; the

reward will more than satisfy you. Find 
out your weakest point; then put your 
strongest guard at your weakest gate; 
force them to stay there and fight— 
and fight until you succeed.

Selfishness, cowardice, morbidness of 
mind, temper, laziness, worry, mind 
wandering, and any form  of human 
weakness can be overpowered; and in
stead can be planted, courage, character, 
will power, forcefulness, well-balanced 
mind, etc.

Live each day. Don’t worry over 
your mistakes—they are just so much 
schooling. The man who never 
made mistakes, never sinned, never in
dulged in human error, as a general 
proposition, is not worth a “tinker’s 
tinlc.” I heard or read somewhere, 
something like this, “Requisites for a 
strong character are bold design, con
stant practice, frequent mistakes.” 
Again I read “All education is self- 
education ; schools and colleges are 
merely agencies to make learning easy.” 
The main thing in making mistakes, is 
not to repeat; don’t respond to encore. 
Will you be a salesman, or will you be 
a “M utt?” Just a mere exister. Don’t 
knock your competitor; instead, present 
your case in an artfu l way; act—acting 
is knowledge and intelligence, seasoned 
with w o rk ; practicing salesmanship, 
practicing intelligence, breeds more in
telligence ; good microbes b reed ; so do 
bad.

I recall in my boyhood days the plead
ings of many a good old soul before 
the throne. I have heard many of those 
good old time religious souls make this 
statement, “God in H is wisdom and 
mercy, has sent such and such a judg
ment on us,” etc. M isfortune is not 
sent on y o u ; it is brought on. F re
quently, we hear it is judgment sent on. 
I have heard many good people say that 
judgment and m isfortune are sent in 
order to chastise us. I wonder how 
they know. Have they been loafing, or 
eaves-dropping around the throne?

I knew a little one-gallus. blue-overall 
farm lad on an Ohio Valley farm who 
was afraid in the d a rk ; he determined 
to control it, and did. In a few months 
he could sit on the fence, or in the 
darkest canyon in the woods without 
whistling to keep up his courage. Mas
tering that one weakness, led him to 
master many others.

Don’t worry. I t  tears down nervous 
energy; instead conserve and store it 
for reserve; be yourself; just what you 
a re ; Tack.*John, Farm er or Saint. Don’t 
try to be something you are not. Don’t 
tell your troubles. Don’t syndicate your 
sorrows, and pass them on to  others; 
more than half of it is im agination; 
,r/’S. seven-e:ghths; if you must use vour 
imagination, and work it overtime, 
write storiettes, to keep your mind off 
vour imaginary troub’es; but be sure 
to tear them up and throw them in the 
waste-basket.

Don’t search yourself with a micro
scope for your bodily ills ; don’t radiate 
your ills and troubles; most of you 
haven’t any; it is just your state of 
mind—control it. Radiate instead, 
smiles, sunshine, cheer and you will be 
building a man. Concentrate your mis
takes and errors into a searchlight to 
look ahead to avoid the very rocks and 
errors that you have been breaking up 
on. Regret should only be light of a

Do Not Delay
Do you know what would be the 

disposition of your property if you 
died without a will?

Do you realize the possible delays in 
settling your affairs; the dangers of 
your property going to those for whom  
the results of your life’s work were 
not intended?

If you did you would not delay. 
Write or call for our booket on “De
scent and Distribution of Property.”

frRANO RaPIDs TrUST ROMPANY
M A N A G ED  BY M EN YOU K N O W

OTTAWA AT FOUNTAIN, BOTH PHONES 4391

G RAND RAPIDS N A T IO N A L  CITY BANK  
C I T Y  T R U S T  & S A V I N G S  B A N K

C A M R A U  8Q U A R E
The convenient banks for out of town people. Located a t the very center of 

^ e tric tT * Handy t0  th ® street car*— tha Interurbane—the hotels—the shopping
On account of our location— our large transit facilities—our safe deposit vaults  

and our complete service covering the entire field of banking, our Institutions must 
be the u ltim ate  choice of out of town bankers and Individuals.

Combined Capital and Surplus.................................. $ 1,724,300.00
Combined To ta l Deposits ..........................................  10,168,700.00
Combined To ta l Resources ......................................  13,157,100.00

G R A N D  R A P I D S  
C I T Y  T R U S T

N A T I O N A L  C I T Y  B A N K  
& S A V I N G S  B A N K

.ASSOCIATED



D ecem ber 19, 1917 M I C H I G A N  T R A D E S M A N 15

fuller wisdom from  out of past mis
takes; merely experience to light and 
illuminate the future. Then let us make 
regret for our past failures, future wis
dom. Don’t desire to live your life 
over ag ain ; you might do w orse ; but 
live the future differently by the great 
Electrical Searchlight of past error.

Charles B. Chancellor.

Open Letter to Burton F. Brown, of 
Detroit.

Petoskey, Dec. 17—I have noticed 
in the paper recen tly  a few quotations 
such as these:

“ R etail g rocer w ants 75 per cent, 
for doing business.”

“ M ichigan grocers have hanged 
them selves.”

“T h a t the practice of profiteering 
was general th ro u g h o u t the sta te .”

F rom  m y know ledge of you and an 
inside' know ledge of the g rocery  con
ditions in M ichigan it hard ly  seem s 
possible th a t you could have used 
these te rm s; therefore, I w ish you 
would inform  me if you did use them  
and if so, in w hat m anner and under 
w hat occasion?

I will say th a t the re ta ile rs of M ich
igan have m ade every effort to work 
w ith your D epartm en t and, so far 
as I know, th is is the first discord 
of w hich I have heard. If these s ta te 
m ents w ere used, I am fully convinc
ed th a t they  are so far from  the facts 
th a t they  should no t go unchallenged. 
I t  m ay be true  th a t a re ta ile r here 
o r there  has been guilty  of profiteer
ing, bu t the practice is not general 
and his case is certain ly  the exception. 
I t  is also true  th a t no re ta ile r has 
averaged 25 per cent, gross, let alone 
75, and the m ajo rity  will break  on the 
w rong  side of the ledger th is year. 
A ny sta tem en t m ade along this line 
should be m ade in a specific way and 
no t general, as the papers seem  to 
quote you. By doing th is you would 
relieve the accusation  th a t you would 
cast over the fellow who is conduct
ing an honest business and place the 
charge directly  w here it belongs.

I m ight say for your private infor
m ation  th a t we have th ree  sto res in 
N o rth e rn  M ichigan w hich w ill jdo 
nearly  one-fourth  of a m illion dollars 
business and we have handled gtv*ds 
so closely under p resen t conditions 
th a t it is doubtfu l if any one of them  
will show  an earning. W e have in 
vested  in L iberty  Bonds, Red Cross 
and every  w ar m easure which has 
com e up and contribu ted  fifteen young 
m en to  the  arm y from  our clerks. 
W ith  such a record  I can not help but 
ask you for an explanation  o t your 
sta tem en ts. W h at is true  of us is 
also true  of the g reat m ajority  of 
re ta ile rs in M ichigan.

I t  has seem ed to  me from  tim e to 
tim e th is  year th a t all a person had 
to  do in o rd er to  catch the public’s 
fancy w as to  m ake som e charge against 
the retailer. Such articles as have been 
published in some of our leading m ag
azines and new spapers were certa in 
ly  w ritten  w ithout any investigation. 
I t  is such charges as these, not based 
on facts, w hich is driving the retail 
g rocer business of our cities into the 
hands of foreigners who operate  w ith
out expense, live in basem ents, etc., 
m any exam ples of which are to be 
found in your own city. I t  is such 
baseless sta tem ents, m ade by our 
press and public m en of one class 
against those of ano ther, th a t is 
rapidly tu rn in g  A m erica in to  social
istic conditions. Can we w onder at 
it? John  A. Lake.

Kalamazoo Grocers Urged to Con
serve Coal.

K alam azoo, Dec. 15—Several days 
ago I w ro te  you in reference to  a 
patrio tic  m ass m eeting  to  be held in 
th is city som e tim e w ithin the next 
tw o weeks under the auspices of the 
K alam azoo R etail G rocers and M eat 
D ealers A ssociation but inasm uch as 
I have had no reply  I presum e my 
le tte r  m iscarried  o r has been over

looked. I am, therefore, w riting  
again a t the suggestion  of the local 
com m ittee, asking if we can prevail 
upon you to  speak a t the patrio tic  
m ass m eeting  m entioned above.

T he purpose of this m eeting  is to 
tell the public why it is necessary 
th a t the g rocers carry  out the in
structions of the N ational Food Con
servation Com m ittee. W e shall, in 
deed, be g reatly  pleased if you can 
favor us with an address at th at time. 
T he exact date of the m eeting  has 
not yet been determ ined, bu t will be 
decided w ithin the next few days and 
I will then  notify  you exactly  when 
it will occur. In the m eantim e I shall 
be very glad to hear from  you and 
know definitely w hether we can ex
pect you or not.

W . M. M ilham, Sec’y.
T o  the above le tte r  the ed ito r of 

the T radesm an replied as follow s:
G rand Rapids, Dec. 17—Y our le tte r 

of Dec. 15 came to hand to-day.
No previous le tte r has been receiv

ed from  you.
I fail to  see the necessity  of a m ass 

m eeting  to  tell the public why it is 
necessary  for g rocers to carry  out the 
instructions of the Food C ontro l when 
every newspaper* in the land is de
vo ting  so m uch space to  the  subject 
w ithout cost to  the g rocers and in a 
m uch be tte r way than  any public 
speaker can p resen t the subject. A 
m ass m eeting  m eans coal— coal to  
light and heat the hall in which the 
m ass m eeting  is held—and in this 
crisis we need every pound of coal for 
our homes, stores, hospitals and fac
tories.

T he m an who does not read the 
new spapers cannot be reached by a 
public speaker.

T o put the g rocers to the expense 
of h iring  a hall when the newspaper* 
are glad and w illing to  perform  the 
sam e service and accom plish the same 
result free of cost to  your m em bers 
seem s to  me unwise a t this time.

I have m ade m any visits to  the K al
am azoo grocers at m y own expense 
during  the past thirty-five years and 
if I though t I could do them  any p a r
ticular good a t th is time, I would 
cheerfully  respond to  your call. I t  
seem s to  me, however, th at the p rop
er person to  p resen t the m essage of 
patrio tism  and good citizenship to 
your people is your own county food 
contro ller, Mr. Upjohn.

E. A. Stowe.

T he annual m eeting  of the  S tate 
grange a t Jackson last week was 
characterized  by the same selfish spirit 
which appears to surround  all o rg an 
izations of th is character. T he P resi
den t was assured  the support of the 
m em bers in well rounded phrases, but 
every resolu tion  adopted  and every 
official action taken disclosed the 
cloven hoof of g rasp ing  greed and 
graft. E x o rb itan t prices having been 
established on nearly  every staple 
the farm er produces, he now  w ants 
the m anufacturers, wholesale and re 
tail dealers of the country  forced to 
do business a t cost o r less in o rder to 
be assured  of his pa trio tism . H e is 
anxious to  see the business m en of 
the country  send their boys to  the 
battle  front, pay the  w ar taxes, sub
scribe for L iberty  B onds and do b u si
ness a t cost o r less than  cost, provid
ing  he is perm itted  to  receive $2 for 
his w heat and corn, $10 for his beans, 
$3.25 for his m ilk and 50 cents pet 
dozen fo r his eggs.

Faith in your fellow men implies a 
belief that down deep in the heart of 
every man, somewhere, is the germ of 
goodness. Your faith may be a vital
izing ray of sunshine, reaching that 
particular germ.—E lbert Hubbard.

Three Sure Winners

We are now packing NEW CROP 

Pure New Orleans Molasses in 
the same standard size cans, full 
weight. You can also have the 
same in barrels and half barrels.

Oelerich & Berry Co.
Packers of “Red Hen,”

NEW ORLEANS CHICAGO

You Can Buy Flour —
IN

SAXOLIN
Paper-Lined C otton  
S a n i t a r y  S a c k s

DUST PROOF 
DIRT PROOF 
MOISTURE PROOF 
BREAKAGE PROOF

The Sack that keeps the 
Flour IN and the Dirt OUT

Ask Your Miller in Your Town
— he can give you his flour in this sack

Our co-operative advertising plan 
makes the flour you sell the best 
advertised flour in your community

For samples and particulars write

THE CLEVELAND-AKRON BAG CO., CLEVELAND
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WOMANS WORLD

Cash or Credit—The Customer’s Point 
of View.

W ritte n  fo r th e  T rad esm an .
T he m erits and dem erits of the 

cash system  as com pared w ith the 
cred it system  often have been d is
cussed in the colum ns of th is journal. 
V ery naturally , since th is is a m er
ch an t’s periodical, the different phases 
of the subject have been presented  
m ainly from  the dealer's po in t of 
view.

Advocates of the spot cash m ethod 
of retailing  have dw elt w ith telling 
em phasis on the sure, quick profits 
and lessening of losses and expenses 
m ade possible by cu tting  out all 
charging of goods. O n the o th er hand, 
those who favor the tim e-honored 
credit system  point to  g reat fortunes 
am assed by som e shrewd, successful 
m erchants who have given credit 
freely to  all p a tro n s deem ed reliable, 
and who even have m ade the seeking 
of new accounts a p rom inent feature 
of their business.

Fully as these tw o opposing a rg u 
m ents seem to cover the subject, there  
is still ano th e r side to  th is m ooted 
question of cash o r c redit—a side 
perhaps not alw ays sufficiently con
sidered—the side of the custom er. 
And since the store  exists for the 
custom er, not the custom er for the 
store, should we not regard  w hich
ever system  bfetter prom otes the in
te re s ts  of a s to re ’s patrons, as pos
sessing the g rea ter intrinsic m erit? 
If  credit is a real benefit to  good-pay
ing custom ers, then the credit sys
tem  has much to  recom m end it, n o t
w ithstand ing  the fact th a t poor ac
counts have spelled ruin for m any a 
business venture.

But if, in the long run, the purchas
er fares b e tte r by paying his money 
down, then  the cash system  m akes 
the stro n g er score, even though some 
dealers have profited exceedingly by 
judiciously m anaged accounts.

And now the little  sto ry  told by the 
clock tinker.

H e was a b righ t man of 60 or th ere 
abouts. w ho ran g  the bell and en 
quired w hether we had any repairing  
of clocks, w atches, jew elry, or sew
ing m achine th a t needed doing. O ur 
m achine had been dropping  stitches, 
and one clock needed cleaning and 
oiling. So, as the m an seem ed cap
able and had a p leasing w ay w ith him, 
■ve set him at work. D oubtless he 
was p a rt Trish—at least he had a keen 
sense of hum or and a w onderful flu
ency of speech. W hile he rubbed ?tH 
cleaned and adjusted, he gave us a 
<-bapter from  the  «torv of his l ’fe.

H is nam e is John F ^ te r .  H e and 
t’is wife Luella h ^  ’̂ -••ned ra th e r 
~ou"g and had raised a fam ily of four 
children. T hey  lived well from  the

start, and w ith increasing  expensive
ness as the  years ro lled  along. T he 
standards of their clique of acquain t
ances advanced and the F o ste rs  kept 
pace. A t the sto res w here they  were 
know n they hard ly  ever paid down— 
alm ost every th ing  was charged.

I t  was very easy to  get cred it— in
deed their patronage  was eagerly 
sought by leading dealers, for John  
was steady and industrious as well 
as b righ t and brainy, and he held a 
well-paid position as a salesm an with 
a large jew elry  firm. H is salary  
m ore than  doubled in the tw enty-nine 
years he was in the em ploy of this 
house, but expenses increased even 
m ore rapidly. H is pay check alw ays 
was spent before he got it. In  the 
course of tim e debts began to  accum 
ulate som ew hat—he was unable to  
pay all up each week as he had done 
form erly. Still he gave him self no 
uneasiness. E very  M onday he di
vided his m oney am ong his creditors. 
Each carried  the  unpaid balance of 
his account w ithout p ro tes t. T he 
trade of the F o s te r fam ily w as too 
good to  lose.

T hings ran a long in th is way until 
the m arriage of the youngest daugh
ter. W hen M ary m arried  they  made 
a large wedding. A fter it was over 
and the bills came in, John  F o s te r was 
appalled. And he did w hat he had 
not done in all his life before, he 
reckoned up to  see ju s t how he stood 
w ith the  world.

H e studied his problem  seriously 
and reached the conclusion th a t if 
they  rem ained there, living in the ac
custom ed way, he never could pull out 
of debt. H e talked m atte rs  over with 
his wife and to g e th e r they  decided 
to m ake a change. W ith o u t consu lt
ing their children, w ho they know 
would oppose the move, they  d e te r
m ined to  sell th e ir fu rn itu re  and 
household goods, which fortunately  
they  owned clear, and pay their debts. 
W hen the last obligation was can
celled, th is m an, then  51, and his wife 
of 50 had left only enough m oney to  
take them  to the d istan t city  which 
they  had determ ined upon as their 
hom e, and a very little  over. Pluckily 
they packed their clothes and p erson
al belongingings in their trunks, and 
sta rted . A rrived a t th e ir destinction, 
all the m oney they  had in the  world 
was ju st sixteen dollars.

T hey  found a little  furnished room  
which they  could ren t w ith cooking 
privileges. T hen John  sta rted  out to  
find work. O pportun ities for em ploy
m ent were no t plenty. T ired  with 
•unsuccessful search, he noticed a card 
in a shoe sto re—Boy W anted . H e 
applied fo r the  job.

“I t ’s ju s t a boy I  w ant, to  sweep

Steady Sale, Steady Profit
When your customer makes a meal of Shred
ded Wheat she saves money and gets lots of 
nourishment. That’s a worth while accom
plishment in these days or high cost of living.

Shredded Wheat

is a perfect substitute for eggs or meat in 
food value, as it contains all the rich nutri
ment in the whole wheat in an easily di
gested form. The sale established on such a 
firm foundation is naturally a steady one.

The Shredded Wheat Company
Niagara Falls, N . Y.

WHITE HOUSE
DWINELL-WR1GHT CO.

BDtTOB. rr ln a t|» l  Coffee B o u ti n .  CHICAGO. I

surely pleases—the solid logic of coffee honesty 
the compelling evidence of the increased sales of 
White House.

The public taste today is a cultivated taste; it 
knows and insists upon the best.

We, as distributors, are servants to this de
mand. WHITE HOUSE is the BEST brand—the only 
question before you:—How many pounds of White 
House Coffee can YOU handle?

Then PUT IT IN STOCK!

Distributed at Wholesale by

JUDSON GROCER CO.
GRAND RAPIDS, MICH.
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the s to re  and run  e rrands and de
liver goods. I pay only $3.50 a week,” 
the  p ro p rie to r replied to  his enquiries.

‘‘Give me the place. I can do your 
w ork  a t least as well as any boy.” 
T o  h im self he th o u g h t th a t even the 
p ittance of $3.50 would keep his wife 
and h im self from  starving.

H e w ent to  w ork  w ith a will, and 
a t the end of the week received not 
only the* w ages agreed upon but a l
so a p resen t of a good pair of shoes. 
F u rth e rm o re , th rough  a little  effbrt, 
the k ind-hearted  shoe dealer had se
cured John  a place in a wholesale 
house a t $15 a week.

In  th e ir old hom e the  F o s te rs  had 
learned  the evils of c redit and decided 
th a t in th e ir new s ta r t  they  would 
m ake it a rule to  pay cash down. 
T hey  held to  th is scrupulously. W hat 
they  couldn’t pay for a t the time, 
they  w ent w ithout. And they found 
they  could do w ithout m any th ings 
for w hich they  had been in the  habit 
of runn ing  up bills. I t  is universal 
experience th a t the cred it custom er 
buys m ore freely and consum es far 
m ore than  the  cash custom er. Cash 
buying is now being advocated in the 
in te res ts  of food conservation . I t  
is doubtfu l w hether any o th er one 
m easure could so effectively elim inate 
w aste and cut down needless con
sum ption.

Soon Jo h n  and his wife arranged  
for the  purchase of a hom e, to  be 
paid for by m onth ly  instalm ents. 
H e  did no t call th is going in to  debt— 
they  would have * to  keep on paying 
ren t if they  d idn’t buy. As their 
equity  in the p roperty  increased, they  
felt they  had ju st so m uch laid up. 
T hro u g h  nine y ears of careful sav
ing they  m et every paym ent, at the 
end of the tim e ob tain ing  clear title.

M eanwhile his pay had been ad
vanced to  a very creditable figure, 
but ow ing to  the preference for 
younger m en, he never go t back to 
any th in g  like the  salary  he had re 
ceived w ith h is old firm. A bout a 
year before the tim e we heard  his 
story , he left his position and took 
up the house to  house work, because 
the  close confinem ent indoors was 
telling  on his health . In  his p resen t 
field of effort, not only his m echanical 
skill but also his genial m anners and 
glib tongue come in good play, and 
he is m aking a very fair income. But 
w ith rueful frankness he told us th a t 
had he begun the  cash system  when 
he was 20 instead  of when he was 
past 50, he would now have a com 
fortab le  little  fortune, and not be un 
der the  necessity  of going from  door 
to  door, tinkering  clocks.

F o r the ten  years since they  es
caped from  the snares of credit, John 
and his wife certain ly  m ade a good 
show ing, especially when you consid
er th a t they  were past m iddle age 
when they  broke away. T h eir home, 
w hich w ith the g row th of the  city 
has increased  in value, he now counts 
w orth $4,000. T h ey  have bought fu r
n iture, one piece at a tim e as they 
could pay fo r it, and now have “at 
least $800 in household  goods.” V ery 
proudly  he spoke of th e ir savings 
account a t the bank, “$193.50—just 
$6.50 m ore and we’ll have even tw o 
hundred .”

T his was the  w atch tin k er’s story, 
told with the sim ple stra ig h t-fo rw ard 
ness and tru th fu l ring  th a t m ark  the 
account of actual experiences. W e 
could not but adm ire th is hum ble re 
pairer of clocks and sewing m achines, 
know ing well th a t very few, after 
being enm eshed in the c redit system  
for th ir ty  years, ever m ake their es
cape.

Indeed the exam ple of the F o ste rs  
hardly  show s the dark side of the 
cred it system  as dark as it really  is. 
N ot m any have the courage or the 
health  and s tren g th , successfully to 
s ta r t life anew  a fte r passing  the fif
tieth  m ilestone. T he typical devotee 
of credit never ge ts ahead a t all. If 
he lives beyond his years of earning, 
he of necessity  becom es dependent 
upon relatives o r charity .

T he happy ending of his sto ry  Mr. 
F o s te r a ttrib u ted  solely to  the  m erits 
of the cash system . T o  quote him  ex
actly—“H ad we again allow ed o u r
selves to  fall into the hab it of buy
ing on tick, this good five thousand  dol
lars w orth  of p ro perty  th a t m y wife 
and I now  have, w ould belong  to 
som e one else, or perhaps to  quite a 
num ber of som ebody elses. Ju s t to 
whom , I can’t say. T h a t is a p ro b 
lem for the sociologists or the politi
cal econom ists. B ut”—and let every 
one who is being  d e ce iv e d .b y  the 
p leasant delusions of cred it ponder 
his w ords well—“this five thousand 
dollars would not belong  to  m y wife 
and me.” Quillo.

Some Unusual Methods.
T he sales m ethods used by a hom e 

co n trac to r who also sells a t re ta il 
m ost of the m ateria ls th a t go into 
his houses are unusual. H e has in 
his sto re  m any sales devices and 
m ethods th a t are seldom  found else
where. O ne of them  is a display of 
photographs which show the houses 
he has for sale. T h is gallery  he 
changes daily. T hose  Jwhich have 
been sold o r ren ted  during  the day 
are m arked by small flags fastened 
on the fram es.

H is m ethod of ge ttin g  prospects 
is not confined to  direct advertising. 
H is hardw are  sto re  jo ins his execu
tive offices. On each Saturday night, 
which is designated  as “sale n igh t,” 
he conducts special sales of some 
useful article. F o r instance, one sale 
n igh t a good ham m er was offered to 
the public for 6 cents.

T hese  sales draw  large crow ds to 
the store. N aturally  people w ander 
into his offices, w here flowers are p re
sented to  the  women. P riva te  te le 
phoning can be done in his telephone 
booths. T hey  exam ine his picture 
gallery of hom es, in te res t is n a tu r
ally aroused, and usually  the steps 
necessary  to  a sale are then  only a 
m atte r of rou tine  for the sales force.

C. C. Sherlock.

A w om an’s smile is m ore d anger
ous than  her frown.

Shnnebs 4871
MACARONI ■ -----

The Nationally Advertised Line. H  24 s  per 
On SPECIAL DEAL. See jobber's ■  C A S E 
salesmen or write for particulars.
SKINNER MANUFACTURING COMPANY 

Omaha, U. 8. A.

Coleman
(Brand)

Terpeneless

L E M O N
and

Pure High Grade
V A N I L L A

EXTRACTS
Made only by

FOOTE & JENKS
Jackson, Mich.

Watson-HiggiiisMlg.Co.
GRAND RAPIDS. MICH.

Merchant 
Millers

Owned by Merchants

Products sold by 
Merchants

Brand Recommended 
by Merchants

NewPerfectionFlour
Packed In SAX O LIN Paper-lined  

Cotton, Sanitary Sacks

^ n e r i c » ^ u g a i ^ ^ m n ^ C o n ^ a f i y

Reduce your bag and twine expense by selling

‘Domi110
Package
Sugars

T h ese  n e a t, s tro n g  c a rto n s  a n d  c o tto n  bags o f  c le an  can e  sugar 
a re  a lw ays re a d y  to  p u t in to  y o u r cu sto m ers’ h an d s .

MHBMB

American Sugar Refining Company
T he M ost C om plete  L in e  o f  S u g a r  in th e  W orld

Public Telephones
Wherever busy men and women may be—in large 

places or small—public telephones place the conven
ience of telephone service (both local and long
distance) within easy reach.

The Blue Bell Telephone Sign points the way to 
public telephones. W hen you want to save time and 
effort, just look for the Blue Bell Sign and T E L E 
PH O N E.

Public telephones are found at railroad stations, 
hotels, restaurants; in cigar stores, drug stores and 
other places where they are easily accessible to the 
people.

M ig a a  Stati 4  Telephone Company
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Michigan Poultry, B utter and Egg Asso
ciation.

P re s id e n t—J . W . Lyons, Jack so n . 
V ice -P re s id en t—P a tr ic k  H u rley , D e

tro it.
S e c re ta ry  an d  T re a s u re r—D. A. B en t 

ley, S ag inaw .
E x ecu tiv e  C om m ittee—F. A. Jo h n so n  

D e tro it; H . L. W illiam s, H ow ell; C. J. 
C handler, D etro it.

Is Egg Speculation Prohibited By 
Law?

In  the m arket for fresh gathered  
eggs we are now arrived  a t a period 
of naturally  fluctuating prices, due to  
the predom inating  influence of the 
w eather upon production  and the 
g reat uncertain ties as to  future con
ditions of supply. F rom  now on, for 
two o r th ree  m onths, th ere  will be 
especially conflicting views as to  n o r
mal values because of the  wide differ
ences in the possibilities of p roduc
tion and the various in te rp reta tio n s 
put upon the effect of passing  condi
tions of supply and demand. T here  
is frequently  a t th is season, and la te r 
during the w inter, a considerable 
fluctuation in the supply of fresh eggs 
arriv ing  in the leading m arkets from  
tim e to  time. I t  is hard ly  possible 
that the consum ption can be m ade to 
increase and decrease in exact o r close 
accordance w ith these fluctuations. 
The natural regu la to r in the m atte r 
is speculative. W hen supplies, for 
a tim e exceed the im m ediate dem and 
prices naturally  fall, but when they 
reach a point from  which e ither lo
cal dealers o r shippers expect a re 
covery there  come o rders from  ship
pers to w ithhold stock from  sale and 
m ore or less disposition on the  p art 
of dealers to  buy in excess of im m edi
ate w ants. T hese forces often create  
steadiness or firm ness in prices even 
when there  are m ore goods on the 
wholesale m arket than im m ediate con
sum ptive needs require, if there  is 
sufficient belief th a t the prices p re 
vailing will tend to  increase consum p
tion, or th a t changing conditions in 
producing sections will lead to  a re 
duction of supply below  trad e  needs.

Such freedom  of dealing seem s to  
be essential to  a reasonable m anage
m ent of egg stocks. I t  cannot serve 
effectively to  stabilize prices because 
there is no natural stability  in val
ues for a com m odity whose prodJC- 
tion is subject to  such radical and ir
regular variations: but it tends in 
th at direction and brings to  bear upon

the m arket n a tu ra lly  the influence of 
the average judgm en t of sh ippers and 
dealers alike as to  the value norm al 
to  actual trade  conditions of supply 
and dem and, p resen t and prospective.

W hat concerns us here is to  ask, 
in behalf of the industry , w 'hether such 
dealings—such buying in excess of 
im m ediate needs or, m ore particu la r
ly, such tem p o rary  w ithhold ing  of 
stock  from  sale by shippers, is to  be 
regarded  as speculation by the  Food 
A dm inistra tion . W h eth er the  trade 
can continue such a practice, which 
seem s necessary  to  any in te lligen t a t
tem pt to  equalize supplies so far as 
possible, w ithout danger of being 
charged  with such speculation as is 
proh ib ited  by the  law.

I t is a risky  business. F resh  g a th 
ered eggs held off the  m arket now 
under the im pression th a t severe 
w eather m ay soon lead to  g rea ter 
scarcity  and h igher value, m ay easily 
lose 10 cents a dozen if m ild w eather 
should re tu rn  and receip ts increase 
even m oderately . A fter such a d e 
cline, o r  even a g rea te r  one, eggs 
then held off the m arket m ight la te r 
be sold 10 cents a dozen h igher if 
blizzards should again predom inate 
and g rea t scarcity  again ensue. Such 
losses would of course be of no con
cern to  the au thorities. But would 
such profits be regarded  as specula
tive and unreasonable? If so it would 
be in te res tin g  to  know the fact and 
how they  are to  be avoided.

W e are a t a point w here these con
siderations m ust be of concern to  
everybody in the egg trade, and an 
expression as to  the  a ttitu d e  of the 
Food A dm inistra tion  in respect to  
the m atte r  would a t least tend to  allay 
u n certa in ty  and acquain t licensed 
dealers and shippers w ith the p ro 
cedure expected of them .

I f  w aiters in re s tau ran ts  and hotels 
asked every pa tron  w ho ordered  tea 
o r coffee: “ Do you w ant sugar?” 
and then put in the desired am ount, 
not half as m uch sugar would be used 
in th is way as w hen they  pass the 
sugar bowl and allow  each one to  
help him self. In the self-serve lunch 
room s a notice on each sugar bow l: 
“T ake one—th a t is enough,” would 
de te r some greedy ones and rem ind 
o thers of the necessity  of th e ir being 
sparing  in its use.

G . B . R E A D E R
Jobber of

Lake, Ocean, Salt and Smoked Fish, and Oysters 
in Shell and Bulk

1052 N. Ottawa Ave. Grand Rapids, Michigan

Onions, Apples and Potatoes
Car Lots or Less
We Are Headquarters 

Correspondence Solicited

4*
Vinkemulder Company

GRAND RAPIDS MICHIGAN
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Pickings Picked Up in the Windy 
City.

Chicago, Dec. 17—T he w riter had a 
w eek’s vacation. T hanks!

T he N ational Red Cross is out af
te r  fifteen million new m em ber by 
Dec. 25. W ill they get them ? I t 
looks very m ust as though  they 
would. T hey  are m aking a house to 
house canvas and are having w onder
ful success.

All outside v isito rs to  Chicago this 
week will do well to visit the first 
annual C hristm as toy  show  being held 
a t the  Coliseum, F ifteen th  and W a
bash avenue. G eneral adm ission 10 
cents for adults and 5 cents for chil
dren. T hey  are show ing every known 
C hristm as toy. T he profits will go 
to  charity .

Ice skating  fans are now  in their 
glory. All of the public parks and 
private  rinks are in full sw ing and 
one of the sigh ts to  see is th a t along 
the  Midway, F ifty-fifth  and Garfield 
boulevard. F o r close to  a mile and 
a half betw een the  tw o drives one 
can skate to th e ir h e a r t’s content.

John  D ietrich, Secretary  of the G- 
J. Johnson  C igar Co., was a Chicago 
v isito r on business last week.

T h ere  will be no special bar p e r
m its issued this year to  private clubs 
o r dancing parties for New Y ear’s eve 
and the  lid will be clam ped down tigh t 
on all bars and cabarets a t 1 o’clock 
sharp. T h is will be a good th in g  for 
the city.

T he en listm en ts last week w ere so 
heavy th a t all recru iting  s ta tions were 
obliged to  call on ex tra  help. T his 
was the  last opportun ity  before the 
next d ra ft th a t one ho ld ing a d raft 
num ber could pick the service which 
was to  his liking.

Real esta te  in Chicago is show ing 
som e im provem ent, both  in factory 
sites, flat and vacant p roperty . Real 
estate  m en and b rokers are  pu tting  
on th a t sm ile th a t w on’t come off.

T he police departm en t are now 
g a thering  in their usual num ber of 
baby bandits, boys from  the  age of 
15 to  20 years old. I t  seem s every 
w in ter the  police have their hands 
full with th is class of boys, both  in 
h ighw ay robbery , pickpockets and 
stick-up men.

Chicago has gone and done it, by 
p u ttin g  on ten lady mail carriers. 
T hey  began their services last M on
day, and so far they  have received 
g reat encouragem ent. Some of the 
housew ives are serv ing them  with a 
cup of tea  o r coffee. N o doubt, th is 
will continue, and very  shortly  we 
will see them  driving m ail trucks and 
police patro ls.

O ne of the  g reat social ideas now 
being carried  on for the benefit of the 
soldiers and sailors is th a t of the 
N o rthw estern  R ailw ay Co. T hey  have 
set aside their sta tion  room s for the 
use of the soldiers and the G reat 
Lakes N aval T ra in in g  S tation  sailors. 
T hey  furnish  all kinds of am use
m ent, ligh t lunches, p lenty  of reading 
m atte r  and good speakers free of 
cost. T he depots are kep t open from  
early  in the m orn ing  until the last train  
out of the  s ta tions a t night. In  ad 
dition to  this, the Ladies W elfare  Club 
has established re st room s in the 
Public L ib rary  for the  sam e purpose 
T his goes to  show  th a t the p a ren ts of 
the soldiers o r sailors need have no 
fear th a t th e ir boys are  n o t taken 
good care of w hen in Chicago.

T he g reat engineering  feat, th a t of 
w idening T w elfth  street, from  Clark 
to  F o rtie th , has been com pleted. 
T his will be one of the w idest streets 
in the  city  of Chicago. T he build- 
:ngs have been to rn  down, cut in two 
and m oved back from  ten  to  fifty 
feet, to  m ake the s tree t uniform . A ny
one seeing th is s treet before the  w ork 
was begun would th ink  it alm ost im
possible to  accom plish w hat has been 
accom plished. T h is will be a w onder
ful help to  the  city and especially in 
the loop district, as it will d ivert tra f 
fic aw ay from  the main thoroughfare .

W . J. Rooney, Illinois R epresen ta
tive of the  G. J. Johnson  C igar Co.,

visited Chicago last week. Mr. 
R ooney rep o rts business very good 
th ro ughou t the  State.

T he fam ous B ism arck garden, on 
the  N orth  side of the city, has a t last 
consented  to  change its nam e to  the 
M arigold garden. T he B ism arck 
Hotel, which is under the sam e m an
agem ent, still re ta ins its old name, 
excepting  w hat was know n as the 
B erlin Room  is now know n as the 
Colonial Room.

All of the  bankers on the South side 
have form ed a vigilance com m ittee and 
will take the responsib ility  upon 
them selves to  p ro tec t the com m unity 
against the increase of burglars. Sev
enty-five m en have a lready vo lun teer
ed th e ir services.

One of the  largest am ounts ever 
paid one person in an accident in
surance was paid last week to  John  
J. A rnold, V ice-P residen t of the F irs t 
N ational Bank. Mr. A rnold  collected 
$100,000 for the loss of his tw o feet.

I t  is said th a t a m an en te ring  a cafe 
recen tly  asked the w aiter w hat was 
on the bill. W hen inform ed th a t they  
had deviled kidneys, pigs feet and 
calves brains, he im m ediately left the 
place, saying th a t he was not in the 
habit of eating his m eals w here the 
w aiter inform ed him of his ailm ents.

T he City Club of Chicago, one of 
C hicago’s oldest clubs, a t 315 P ly 
m outh Court, has opened its doors 
to  the soldiers and sailors v isiting 
the  city. T hey  will be adm itted  free 
to  every p a rt of the Club, even being 
allow ed an inside price on m eals serv
ed a t the Club.

T he B oard of Education  of Chicago 
is now considering  very seriously  of 
listing  w ith the farm ers th ro ughou t 
the S ta te  the  nam es of high school 
boys w ho will be w illing to take up 
farm  w ork in the spring. I t  is p re 
dicted th a t Illinois and Chicago will 
be able to  furnish  40,000 young  men 
to  the farm ers the  com ing year.

W illiam  H. M ann, has been appo in t
ed General M anager of the  w holesale 
departm ent of M arshall Field & Co. 
Jo h n  G. Shedd has becom e P residen t 
of the corporation .

Charles W . R eatto ir.

A t the  beginning of the  K aiser’s 
w ar le tte rs  were found on Germ an 
prioners to  wives, m o thers and sw eet
h earts  teem ing w ith p ro tes ts  against 
the b ru tal th ings their leaders requ ir
ed them  to  do to  wom en and children 
in the invaded countries. Now these 
le tte rs  g loat over w hat they  are doing 
to  the wom en and children. T he poli
cy of terro riz in g  has re-acted  upon 
the m en until they  have becom e b ru 
tal and fiendish beyond description. 
No m an can be a pro-G erm an to 
day who does not close his ears to 
know n facts covering the  general 
b ru ta lity  of these beasts. A nd no 
man, o ther than  a pro-G erm an, can 
ever consider the  possibility  of the 
H u n ’s w inning this war. T here  is no 
place for a pro-G erm an in th is coun
try. T he force of public sentim ent 
m ust ge t so s tro n g  th a t pro-G erm ans 
will positively hide their sen tim ents 
and be absolutely inactive and abso
lutely silent or be placed w ithin prison 
walls. E very  individual in o rder to  be 
at liberty  m ust be a loyal citizen, and 
every loyal citizen m ust be an active 
supporter of the G overnm ent. T here  
can be no political issues and political 
parties m ust have b u t one object— 
the best and su rest and quickest 
m eans to  b rin g  positive victory  to 
the  Allied cause.

I t  is hum an na tu re  to  be u n g ra te 
ful to  the  m an who fights yofir b a t
tles for you and gets licked.

Shnneiis
MACARONI I ___

The Nationally Advertised Line. I  2 4 s  per 
On SPECIAL DEAL. See jobber's ■  C A S E  
salesmen or write for particulars.
SKINNER MANUFACTURING COMPANY 

Omaha, U. S. A.

Dandelion Vegetable Butter Color
A perfectly Pure Vegetable Butter 

Color and one that complies with the 
pure food laws of every State and of 
the United States.

M anufactured by  W ells A  R ichardson Co. 
B urlington, V t.

Rea & Witzig
PRODUCE
COMMISSION
MERCHANTS

104-106 W est Market St. 
Buffalo, N . Y.

Established 1873

Dressed Poultry wanted in large 
quantities for the holidays. Get 
shipments here early. Can handle 
large shipments to advantage. 
Fresh Eggs in good demand at 
market prices.

Fancy creamery butter and 
good dairy selling at full quota
tions. Common selling well.

Send for our weekly price cur
rent or wire for special quota
tions.

Refer you to the People's Bank 
of Buffalo, all Commercial Agen
cies and to hundreds of shippers 
everywhere.

CIGARS
Dornbos Single Binder 

Xmas Package

Give your order to your salesman now

PETER DORNBOS
16-18 Fulton St. W.

Grand Rapids, Michigan

Sold in Sanitary T in  Packages— 
2, 5, 10, 15 and 25 lb. pails— 

by all wholesale grocers 
See Q uotations in G rocery  Price C urrent.

S E E D S
Reed & Cheney Co.

GRAND RAPIDS, MICH.

M r. F lo u r  M e r c h a n t :
Y o u  c a n  o w n  a n d  c o n tro l  y o u r  

f lo u r  t r a d e .  M ak e  e a c h  c le rk  a  s a le s 
m a n  in s te a d  of a n  o r d e r  ta k e r .

W r i te  u s  to d a y  
fo r  e x c l u s i v e  
s a le  p ro p o s it io n  
c o v e r in g  y o u r  
m a r k e t  fo r

W e m ill s t r ic t ly  
ch o ice  M ich ig an  
W h e a t  p ro p e r ly  
b le n d e d  to  p ro 
d u c e  a  s a ti s fa c 
to r y  a ll-p u rp o se  
fa m ily  H our. 

GRAND RAPIDS GRAM & MIXING COMPANY.
GRAND R A P ID S , M ICH.

The Sack that keeps the flour IN and the dirt OUT*

A N D  W H Y
We might make matches out of cheaper wood

We might save money by using cheaper chemicals

We might shut down our scientific department and cease 
trying to make the BEST match ever made BETTER

But We Don’t. 

But We Haven’t.

I But We Won’t.

B E C A U S E
40 years of pre-eminence as the leading match makers of ) 
the world is something to live up to, so . . . ) We’re Doing It.

The safest match science can produce is none too good for 
the greatest nation on Earth, and so . . . That’s What We Make.

There’s no such thing as standing still if one is determined ) w , n T. M
to march at the head of the procession nowadays, so . J e un ,n * Move‘

A ny A m erican g ro ce r w h o  is progressive enough to  place duty and responsibility above 
a m ere fraction of a cen t in price, in giving his custom ers the best and the  safest and the  
greatest value fo r the  m oney w ill p in  his destinies to

DIAMOND MATCHES
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Moves ̂ hardware I

Michigan Retail H ardw are Association. 
P re s id e n t—J am e s  W . T y re , D e tro it. 
V ice -P re s id en t—Jo sep h  C. F isch er, A nn 

A rbor.
S e c re ta ry —A rth u r  J . S co tt, M arine  C ity. 
T re a s u re r—W illiam  M oore, D etro it.

Suggestions in R egard  to  the  Annual 
Inven tory .

W ritte n  fo r th e  T rad esm an .
E arly  in the new year comes the 

annual stock-taking. H ardw are m er
chan ts m ay vary the date and the  fre
quency of stock-tak ing  considerably, 
but for m ost of them , January , righ t 
a fte r the C hristm as rush  is over, 
seem s the approved time.

No m erchant now adays needs to 
be told th a t stock-tak ing  is necessary; 
and no m erchant who has gone 
th rough  it needs to  be rem inded th a t 
it involves a lo t of tedious work.

W heth er or no t a special stock- 
reduction sale should be held p rev i
ous to  stock-tak ing  tim e is a ques
tion  th a t has been m uch discussed in 
recen t years. T he answ er depends on 
the  locality, and on individual condi
tions. W h at is good for one store  
m ay n o t be good for another. M any 
dealers declare th a t the p roper tim e 
fo r the  stock-tak ing  sale is rig h t a f
te r  stock-tak ing  has been com pleted: 
th a t only by stock-tak ing  can it be 
determ ined w hat lines are “stickers” 
and th a t the chief purpose and advan
tage of the sale is to  clean out these 
slow -m oving lines. As I have stated, 
the m atte r is one for the  individual 
m erchant to  decide, in the ligh t of 
his own peculiar circum stances. 
T h ere  is no positive rule for all m e r
chants.

T he g reat th ing  in stock tak in g  is. 
th a t it gives the  m erchant a really 
in tim ate view of his business. I t  
helps him  to  get his bearings. I t  is 
no t a m ere form , to  be rushed th rough  
as quickly as possible. I t  should nev
er be trea ted  perfunctorily . T he idea 
in stock tak ing  is to  get righ t down 
close to  the  business, and to  exam ine 
its details w ith a keenly critical eye.

F o r an inven tory  to  be really  bene
ficial, it m ust be thorough . Every  
item  in the  store  m ust be listed, with 
quantity  and price. T hen  a com pari
son should be m ade w ith last y ear’s 
figures. T he resu lting  lessons will be 
a helpful guide in future buying and 
selling.

T he  pricing  of the inven tory  should 
be done by the dealer him self. He 
know s the m arkets—has a p re tty  
good idea of values. E ach article  
m ust be judged on its own qualifica
tions. L ook the situation squarely in 
the face, and price each item  a t ac
tual value as it now  stands, no t at 
value as it stood six m onths o r six 
years ago.

It  Is a com paratively  easy th ing

OFFICE OU TFITTERS
LO O SE LEAF SPE C IA L IST S

Th e *  Co*

237-239 Purl St. (M ir the bridle) Gnad Ripldi, Mich.

W M . D. B A T T
HIDES, WOOL, FURS 

AND TALLOW
28-30 Louis St. G rand R apids, Mich*

to  price the  goods according to  in
voice, but it is ap t to  be dangerous. 
If for any reason the goods have de
preciated in value during  the year, 
th a t depreciation  m ust necessarily  be 
taken into account. R em em ber, th at 
your purpose in stock  tak ing  is, not 
to  m ake a rosy, com fortable showing, 
for the  delusion of som ebody else, 
but to  ascertain  the cold, hard  facts 
for your own benefit and guidance. 
I t  is wise to  be singularly  conserva
tive and cautious in pricing.

W hile there  is com paratively little  
depreciation in the hardw are  stock, 
there  are  some lines which m ust in 
course of tim e lose value th rough  be
ing kept on the shelves. A cautious 
inven tory  will allow  for all actual 
and for some po ten tial depreciation. 
T rue, the trend  of prices in m ost 
lines is upward, but th is again co nsti
tu tes a possible pitfall. In the near 
fu ture these goods m ay have to  be 
replaced by o th ers  bought a t h igher 
prices. And in the event of a slump, 
on the o th er hand, the goods you buy 
a t p resen t high prices m ay in turn 
have to  com pete w ith goods bought 
by o th er m erchants a t considerably 
low er prices. Hence, the need of con
siderable conservatism  in pricing your 
stock list, lest you delude yourself 
into counting  too  strong ly  upon w hat 
are, a t best, paper profits.

So, too, fixtures , should be priced 
conservatively. T he o th er day a m er
chant, tak ing  stock, was found to 
have listed his fixtures a t the same 
price as they  were bought five years 
before. T he resu lting  inventory
show ed a decided excess of assets 
over liabilities; ye t on a forced sale 
the  business realized little  m ore than  
30 per cent, of the ou tstand ing  lia
bilities. F ix tures, delivery outfits,
and sim ilar item s, should be depreci
ated  from  year to  year. O ne con
servative m erchant w rites off depreci
ation to  the ex ten t of 25 per cent, 
annually. I know an o th er of a m ore 
radical type who w rites off a full 50 
per cent, of the cost of such item s 
a t the end of the first year. H is view 
is sim ply expressed:

“ Once a b it of m achinery  o r equip
m ent has been installed, it’s w orth  
only ha lf price. Y ou m ay th ink  dif
ferently , bu t you’ll find out the tru th  
if you have to  sell. A fter a few years 
use, 50 per cent, is ju st a lucky acci
dent. W hy  no t face the  issue righ t 
a t the sta rt, th a t even the finest fix
tures, on a forced sale, a ren ’t w orth  
any th ing  like w hat th ey  cost you?”

T h e  m erchant who keeps on pu tting  
in his fixtures and o ther equipm ent a t 
cost value, year a fte r year, is ap t to 
delude h im self in to  counting  on w hat 
are really  paper profits. I t  is quite

Grand Rapids 
Store Fixture Go., Inc.

The Place, 7 Ionia Ave., N. W. 
BUY A N D  SE L L  

Used Store and Office Fixtures

AGRICULTURAL LIME  
BUILDING LIME

W rite  fo r Prices
A . B. Knowlaon Co.

203-207 Powers'Theatre Bldg., Grand Rapidi, Mich.

A sk  ab o u t o u r w ay
B A R L O W  BROS. G rand  R apids. M ich.

This is the month that you 
sort up your stock. Our 
assortment of
Mackinaws, Sweaters, 
Knitted Toques and 

Caps and Canton 
Flannel Shirts 
is still complete.

PLUSH ROBES, AUTO 
SHAWLS and ROBES— 
all sizes and styles, in 
every range of price.

BROWN & SEHLER CO.
Home of Sunbeam Goods

G RAND RAPIDS, MICHIGAN

P u t  “ p e p ”  in  y o u r  p r ic e s  
by  U sin g  cM c

PRICE CARDS
40  eta. per 100 and u p

Write for Samples
CARNELL MFG. CO. 

Dept, k , 338 B’w ay, New York

I I  A D \H ?C C OUR O W N  M AKE I l i l I V l l  L O O  H and o r  M achine M ade
Out of No. 1 Oak leather. We guarantee them 

absolutely satisfactory. If your dealer does not 
handle them, write direct to us.

SH E R W O O D  H A LL C O ., L T D .
Ionia Ave. and Louis St. Grand Rapids, Michigan

Bell Phone 598 Citz. Phone 61366

Joseph P. Lynch Sales Co. 
Special Sale Experts

Expert Advertising—Expert Merchandising
44 So. Ionia A ve. G rand Rapida, Mich.

Sand Lime Brick
N oth ing  aa Durable 
N othing  aa Fireproof 

Makea Structures Beautiful 
N o  Painting 

N o C oat fo r Repaira 
Fire P roof 

W eather P roof I 
W arm  in  W in ter 
C oo l in Sum m er

Brick is Everlasting

Grande Brick Co., Grand Rapida 
So. Mich. Brick Go., Kalamazoo 
Saginaw Brick Go., Saginaw 
Jackson-Lansing Brick Co., Rives 

Junction

Signs of the Times
Are

Electric Signs
Progressiva merchants and manufac

turers now realize the value of E/ecfr/c 
Advertising.

Wo furnish you with sketches, prices 
and operating coat for the asking.

THE POWER CO.
Bell M 797 Citizens 4261

Foster, Stevens & Co.
Wholesale Hardware

157*159 Monroe Ave. :: 151 to 161 Louis N. W.

Grand Rapids, Mich.

* §

^ ' l i t

* A *

t »

t i *  *
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true  th a t m ost fixtures now adays 
would cost m ore to  replace than  they  
cost a few years ago ; and it is also 
true  in a sense th a t a well-kept show 
case o r o th e r fixture is w orth  ju s t as 
m uch a fte r five years of use as a new 
one would be, so far as the m erchant 
w ho ow ns it is concerned. But the 
careful m erchan t looks to  every con
tingency; he figures against em ergen
cies th a t m ay be in fact rem ote; and 
largely  as a consequence of th is care
ful figuring, he keeps the  em ergencies 
rem ote  and his business in a healthy  
state .

In stead  of re ly ing  on inflated fix
tu re  values to  show  him  a profit, he 
digs in and hustles to  get a genuine 
cash profit o u t of his tu rnover. T h a t 
is th e  only healthy  basis on which to  
work.

Sim ilarly, in listing  accounts and 
bills receivable, it pays in the long 
run to  look the situation  squarely  in 
the face. W h at accounts are  good, 
w hat are bad, and w hat uncertain? 
Do you know  the  hopeless ones? 
T hey  m ust go to  profit and loss. 
D on’t try  to  fool yourself. I t  is be t
te r  to  m ake m ore m oney than  the 
books show, than  it is to  show a big 
profit on which you can’t place your 
fingers. A padded inven tory  rare ly  
deceives a prospective  pu rchaser; the 
only m an it deceives is the m an who 
relies upon it as a guide.

S tock tak ing  furnishes the  a le rt 
dealer w ith  . a varie ty  of excellent 
poin ters. I t  show s how the  various 
goods are  m oving; which are the po p 
u lar brands, and  w hich are slow sell
ers. W hen  nex t ordering , som e 
th ings should be cut ou t entirely , 
o th ers o rdered  in reduced quantities; 
while the  m ore active sellers will be 
required  in la rg e r asso rtm en ts. T hus 
the stock-tak ing  is a guide to  rem ov
ing sources of w eakness, w hile po in t
ing the  w ay tow ard  m ore aggressive 
w ork  in pushing the really  profitable 
and salable lines.

S tock tak ing  also helps to  educate 
th e  sales force in regard  to  the goods 
th ey  handle. T o  th is end it m ust not 
be m ade too  hurriedly , o r allowed 
to  becom e perfunctory . In  s to ck tak 
ing, system , and tho rough  p rep ara 
to ry  organ ization  of the work, is a 
far g rea ter help than  mere, regard less 
haste. V ic to r L auriston .

Michigan Tradesman Anniversary.
T he th irty -fifth  ann iversary  of the 

M ichigan T radesm an  was com m em 
orated  by a special ed ition consisting  
of 96 pages and cover on Nov. 21.

As w ith every issue since its incep
tion, the  ann iversary  num ber was 
filled w ith in te res tin g  a rtic le s  and  
advertisem ents of leg itim ate  en te r
prises.

T he T radesm an  has alw ays been 
no ted  for its fearless stand in de
nouncing  w rong-doers, g ra fte rs  and 
law -breakers in general, regard less 
of th e ir  exalted  position. I t  has al
ways had the  best in te rests of the 
business m en a t h eart and has been 
diligent and un tirin g  in its efforts 
tow ard  the education of the m ercan
tile w orld  and ra is in g  the  standard  
of the  trave ling  fra te rn ity  to  the dig
nified position  it enjoys to-day.—'De
tro it O ptim ist.

Publish All the Facts.
W ritte n  fo r th e  T rad esm an .

T he rep o rts  of the D epartm en t of 
A gricu ltu re  as to  the largely  increased 
yield of various g rains th is  year m ay 
be encouraging to  those  who are not 
wise to  the real situation, and it m ay 
tend  to  m ore prodigal use than  as if 
a sho rtage  w ere reported . M ichigan 
m ay n o t be a big facto r in the case 
or a co rrec t criterion  of the whole 
country , but som e facts should be 
known.

H ereto fo re  crop rep o rts  w ere based 
on estim ates of m en appointed in a l
m ost every farm ing com m unity. 
Some m ay have been good judges and 
som e poor, som e optim istic and some 
otherw ise; thus one year could be 
com pared w ith an o th er and determ ine 
actual increase o r decrease.

T h is year every th resh er reported  
every bushel th reshed  and the num 
ber of acres as given him by the fa rm 
er. B ut rem em ber, th resh in g  m a
chines now weigh out the bushel, in
stead of filling bushel boxes. T here  
w as lo ts  of w et g ra in  th reshed  in 
Southern  M ichigan, and th irty -tw o  
pounds of oats, fo rty -e igh t pounds of 
barley, fifty-six pounds of rye and 
six ty  pounds of w heat w ent for a 
bushel w hen it would have m easured 
up a considerable less than  a bushel. 
A bushel of grain  by actual m easure 
overran  from  six to  ten or m ore 
pjounds—th a t m uch w ater being  
counted as gra in  in the th resh ers’ re 
ports.

N ot only was there  much w et gra in  
threshed, bu t m uch w heat was sh ru n k 
en and no t fit to  mill for flour. I t  is 
being used for chicken feed. As to  
corn, there  is very little  ripe, sound 
corn. I t  is so green  and full of wa
te r  it is now frozen hard  as rocks 
and should be thaw ed out to  feed. 
W hen  thaw ed it is m ostly  soft as 
green  corn o r shrunken or only w ater 
b listers and has n o t one-half o r one- 
th ird  the value as stock  feed of good 
sound corn.

If  m any o th er s ta tes  suffered as 
Mioihigan did on these  tw o crops 
the  large aggregate  yield would w ar
ran t no encouragem ent.

E. E. W hitney.

This Lendls High Tone.
A t the  “cross-roads” w here the 

cen tral aisle in a h igh grade d ep art
m ent s to re  in te rsects the cross-aisle 
to  the e levators—a poin t passed by 
practically  every v isito r—is placed a 
m assive m ahogany table. On this 
tab le a single item  is displayed each 
day, w ith a fram ed card  te lling  in 
which d epartm en t it m ay be secured. 
E ach departm en t has the use of this 
table a day a t a time.

Since it bears only the cream  of 
the s to re ’s m erchandise, it thus b e 
comes both a silent salesm an and a 
subtle c rea to r of assurance. T he ab
sence of com peting  displays focuses 
a tten tion  on the one article. No 
price cards ever de trac t from  the 
quality  a tm osphere  surround ing  it, 
and as a result, the m anager feels, 
the s to re ’s general tone is held h igher 
in the  public m ind than  it possibly 
could be w ithout the  “cross-roads” 
table. M. P. Klock.

Valid Insurance at 
One-third Less Than 
Stock Company Rates
Merchants insure your stocks, store 

buildings and residences in the

Grand Rapids Merchants 
Mutual Fire Insurance Co. 

of Michigan
For the last ten years we have 

been saving our policy holders 33 ̂  % 
on their insurance. We can and will 
do as much for you.

Home Office, Grand Rapids

United Agency
Reliable Credit Information 

General Rating Books 
Superior Special Reporting Service

Current Edition Rating Book 
now ready

Comprising 1,750,000 names— 
eight points of vital credit 
information on each n a m e-  
no blanks.

THE UP-TO-DATE SERVICE
Gunther Building

Liquor, Drug Addicts
TAKE SAFETY FIRST
The N E A L  Remedies 

given at NEAL Institute 
will destroy the appetite 
at the end of treatment. 
A guarantee Bond,  for 
every patient, with (3) day 
Liquor Treatments, upon 
request. Don’t doubt nor 
hesitate, COME; make us 
prove it, at our expense if 
we fail; strictest privacy 
is maintained to patients, 
their friends, at our Home.

534 W ealthy St. S. E., City 
PERRY MILLER, Manager

CHICAGO :: ILLINOIS
1018-24 South Wabash Avenue

Automobile Robes
Automobile robes 54 in. x  60 in. 

single plush, double plush, rubber 
interlined, ranging in price from 
$3.25 to $11.00.

54 in. x 72 in. auto robes for 
rear seat, double plush, rubber in
terlined, muff robes, mohair and 
fur effects, $7.50 to $40.00.

Auto shawls and steamer robes, 
all wool, scotch clan patterns, 60 
in. x  80 in., $6.50 to $17.00.

Sherwood Hall Co., Ltd.
30-32 Ionia Ave., N . W . 

GRAND RAPIDS, MICH.

Pere Marquette R ailw ay Co.

FACTORY SITES
AND

Locations for Industrial Enterprises in 
Michigan

The Pere Marquette Railway runs through a territory peculiarly adapted by Accessibility, 
excellent Shipping Facilities. Healthful Climate snd Good Conditions for Home Life, for the 
LOCATION O F INDUSTRIAL ENTERPRISES.

First-class Factory Sites may be had a t reasonable prices. Coal in the Saginaw Valley 
and Electrical Development in several parts of the S tate insure Cheap Power. Our Industrial 
Department invites correspondence with manufacturers and others seeking locations. Ail in
quiries will receive painstaking and prompt attention and will be treated as confidential.

AddreM C. M. BOOTH,
General Freight Agent,

Detroit, Michigan

L eite lt
E levators

For Store, Factory 
Warehouse or Garage

Built for Service
Send for propoaal on your 

requirements

Adolph Leitelt Iron Works
213 Erie Street Grand Rapids, Michigan
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A m erica Now F irs t  in Toy Indu stry .
E ngland, France, Japan  and Sw .tzer- 

land are assisting  A m erican to  solve 
the C hristm as toy problem , but only 
in a sm all way. U pon A m erica h e r
self has fallen the g rea ter p a rt of the 
work, and th is coun try  is supplying 
practically  all its own needs, and in 
the m eantim e developing a profitable 
industry.

O ne of the larg est buyers of toys 
wras all praise for the A m erican toy 
m anufacturer. H e claim s th a t th is 
coun try  aw akened to  a w onderful op
p o rtun ity  and m ade the  m ost of it.

“France is sending us som e dolls: 
E ngland and Japan are helping out, 
too ; but their supply is negligible. 
W e had to  m ake toys rig h t here is 
Am erica, and we did it, ju s t the same 
as we m ade dyes. In  my opinion. 
Germ any, the  larg est toy  m aker in 
the w orld before the war, w ill never 
enjoy the sam e trade she once con
trolled. W e are  taking the toy  busi
ness aw ay from  her, and, w hat is 
m ore, we are developing it to  a h igh
er degree of efficiency than she had 
ever done.’’

“W e are m eeting  the dem and and 
we are  offering ju st as good, and in 
m any cases bette r, toys than  have 
ever been m arketed  hereto fo re,” was 
the candid sta tem en t m ade by an 
o th er m anager of a successful d e 
partm en t store. “W e are very o p ti
m istic over the A m erican toy, and I 
believe it has come to  stay. O? 
course, som e of the toys on sale in 
the various sto res are  im ported, com 
ing from  England. France, Japan  and 
Sw itzerland. T hey  are in a class by 
them selves, but they  do not m easure 
up to  the  A m erican product. Sw itzer
land gives us m usic boxes, F rance 
dolls and E ngland games. B ut we 
are  giving the m arket som eth ing  en 
tire ly  different. T he m echanical toy  
is an A m erican product, and it is 
the w orth  while toy  because it is 
educational.

“T here  was a dearth  of anim al toys 
th ree  o r o r four m onths ago. I m ean 
by anim al toys those  such as the 
T eddy  bears and o th er skin-covered 
p lay toys. T o m ake them  here  was 
en tirely  new. bu t the  industry  and 
persistency  of the A m erican toy  m an
ufactu rer soon overcam e early  diffi
culties, w ith the  resu lt th a t to-day we 
are offering skin-covered anim al toy«; 
th a t are second to  none.”

A no ther toy  buyer believes, like 
the rest of h is colleagues engaged in 
selling toys, th a t A m erica has taken 
hold of a new industry  w ith w onder
ful grasp  and th a t she is preparing 
to  hold it a fte r the war. H e seemed 
to  th ink  th a t th is coun try  had little  
to  fear from  G erm any com m ercially 
a fte r the war, in the  toy  field or any

other, for th a t m atter, because the 
prejudice ag ainst G erm any on ac
count of the  bestial character of her 
people will be so s tro n g  th a t no one 
will touch any article  of Germ an 
m anufacture  any m ore than  he would 
volun tarily  touch a snake.

“She’ll be so busy,” he said, “m end
ing broken fences when peace comes 
th a t she will have little  tim e to  think 
of toys. By th a t tim e we will have 
established ourselves and defy all 
com ers.”

“T here  is little  ‘junk’ to  be found 
to -day  on display,” he continued 
“T his is due to  the fact th a t we are 
try in g  to  induce the  public to  buy 
b e tte r toys. I t  is a m a tte r of educa
tion and in a year we will have de
veloped a b e tte r business. T h ere  is 
no room  fo r the m iserable substitu tes 
which G erm any was once so fond of 
m arketing, and th ere  w on’t be in the 
fu ture because we are teach ing  the 
people to  buy the ‘real th ing ’ m ade in 
America.

Fr**e I essons in D oll D ressm aking.
A dry goods sto re  m ade a g reat hit 

in a C hristm as advertising  way 
th rough m aking it possible for the 
little  g irls of the tow n to  be given 
free lessons in m aking doll clothes. 
The only difficulty about the thing 
was th a t the big girls insisted  on be
ing counted in and the  room  th a t 
had been hired fo r th a t purpose was 
over-crow ded a t each lesson.

T he sto re  arranged  w ith a com pe
ten t d ressm aker to  devote an h o u r’s 
tim e twice a week to  giving the les
sons. Each child was furnished the 
necessary  m aterial by the sto re  upon 
paym ent of a sm all sum covering  the 
expense.

T he m erchant reports th a t he gain
ed trade  in th is way th a t previously 
he had been unable to  reach—another 
exam ple of the  w isdom  of g e tting  
in rig h t w ith the  children.

A Local Style Show.
T he high school girls in a small 

K ansas tow n staged a style show  for 
a local m erchant. H e offered a good- 
sized donation  tow ard  g raduation  ex
penses in paym ent. T h e  p re ttie s t 
g irls of the senior class w ere deligh t
ed to  parade across th e  stage of the 
school auditorium . T he o th ers served 
refreshm ents and took  care of the 
num erous details.

“ People will buy w hat looks good 
on o ther,” says the  m erchant. “T h a t 
is w hy the  style show s in large  cities 
are so effective. I could no t ge t p ro 
fessional m odels in m y little  tow n— 
I would no t have been able to  stand 
the  expense if I  could have got them . 
B ut m y sales th is season have broken 
all record  for m y sto re .”

J. A. Murray.

Do You?
Do you believe in fire p ro tection?
Do you practice it in your hom e or 

place of business?
Do you m ake periodical inspections 

of your prem ises, to  m ake sure th a t 
attic, basem ent, s to re -n n m s  and 
closets are in good order?

Do you have a m etal receptacle fo r 
rubbish and w aste?

Do you have m etal receptacles for 
ashes?

Do you have your h eating  p lan t in
spected and the flues or chinneys 
cleaned a t least once a year?

Do you inspect your gas and electric

ligh t fixtures and ex tension  cords oc
casionally?

Do you p ro tec t your hom e o r place 
of business w ith  an approved hand 
extinguisher?

Do you keep one on your car?
D o y our carry  fire insurance? Of 

course you do. T h en  you should 
m ake an effort to  reduce the  fire 
hazard  by follow ing the above sug
gestions.

T hose  w ho have saved and scrim p
ed all th e ir lives cannot now be m uch 
m ore saving. I t  is up to  those  who 
have been lavish o r w asteful to  save 
m uch m ore than  the  average dem and
ed by w ar necessity .

cMerry Christmas
In friendly appreciation 

o f  your business 
w e  send

The Seasons Greetings

PAUL STEKETEE & SONS
WHOLESALE DRY GOODS GRAND RAPIDS, MICH.

Send us a trial order on this 
new

LADIES’ CAP
Made in any combination of the 

following colors of pure worsted 
yarns:

White Black
Purple Brown
Maroon Cardinal 
Gold Orange
Oxford Green
Navy Blue Royal Blue 
Old Gold Khaki

We have Soldiers' Sleeveless Jackets for 
immediate delivery made of fine worsted 
yarn in khaki or oxford at $42 per dozen.

Van Lopik Knitting Co. 
Zeeland, Mich.

Grand Rapids Calendar Co.
PUBLISHERS

WEATHER CHARTS, MARKET BASKET and BANK CALENDARS

IVe also carry an extensive line of Wall Pockets, 
DeLuxe, Art Calendars and Advertising Specialties

Order Now Territory Open for Salesmen

GRAND RAPIDS CALENDAR CO.
572-584 SO. DIVISION AVE. - G RAND RAPIDS, MICHIGAN
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Salesmen Must Cut Traveling Ex

penses.
In a bulletin  to  m em bers of the 

N ational W holesale  D ry Goods A s
sociation on “ Econom y in T raveling  
E xpenses,” p repared  by one of the 
m em bers, the  fo llow ing is pointed out 
as one of the  econom ies tau g h t by 
the w ar:

T he conditions b rough t about by 
the  w ar will force upon us all certain 
sacrifices th a t cannot be shifted, and 
the m an w ho realizes fully the con
ditions ¿prevailing will in te lligen tly  
set about ad justing  him self to  them . 
M any m en th ink  expenses cannot be 
cut down, and really  m ake no seri
ous effort to  do so until necessity  
com pels it.

T here  is a g row ing  belief in m ost 
business circles that, in the  past, too 
loose a policy has been follow ed with 
regard  to  traveling  expenses. In  line 
w ith the  purpose of the Com m ercial 
E conom y Board, appointed  by Presi- 
en t W ilson, m ost executives are giv
ing  careful study  to  all details of trav 
eling expense reports . I t  is quite 
evident from  the  variation  shown by 
several m en trave ling  under v irtually  
the sam e conditions th a t all men do 
n o t practice the care and thought 
needed—particu larly  in sm all items, 
the sum of sm all item s, how ever, 
m aking a large  am ount in the ag g re 
gate.

T he fact th a t a m an is selling goods 
on a com m ission basis and paying his 
own expenses, m akes no difference in 
co rrec t m ethod  of handling  th is im
p o rtan t subject. W ith  the grow th 
of cost in m any item s of expense, 
m any of them  it is true  unjustified, 
m ethods of m eeting  sam e by cu t
ting  out w aste  and item s th a t can be 
avoided m ust be studied. Possib ly  
one of the  th ings w hich has con trib 
uted m ore than  any th in g  else to  raise 
the cost of trave ling  is illogical and 
liberal tipp ing  for service already paid 
for in som e o th er form .

T h e  trave ling  salesm an by his lib
eral and open-handed m ethods has 
aided g reatly  in boosting  the  prices 
on him self. B ut w ar has b rough t the 
necessity  for studied econom y, and 
w h ether a m an like it o r n o t he m ust 
ge t down to “b rass tacks” and cut 
down every item  of expense th a t he 
can—he m ust tip, if a t all, w ith judg
m ent and consideration  for service ac
tually  rendered . E n te rta in m en t item s, 
if any, will be questioned as to  ne
cessity  and as how  fa r personal to 
the  m an o r business.

A m an m ust realize th a t he is real
ly in business fo r h im self and all 
these  item s count in his record. H e 
should visualize the com parison of 
his sales and the  cost of ge ttin g  them , 
also realize th a t h is econom ies w ith 
the firm’s m oney are in reality  econo
m ies w ith  his own m oney.

Convictions and Sentences For Dis
honest Advertising.

Iow a’s new law  against fraudulent 
advertis ing  stood its first te s t in court 
w ith the  conviction of the E m porium  
Cloak & Suit Co., of D es M oines. In 
susta in ing  charges b ro u g h t by the 
A ssociated  V igilance C om m ittee of 
Iow a, Judge M ershon of the  M unici
pal C ourt fined the  concern $150 and 
costs.

T he case upholds the new princi
ple of the law th a t exaggerated  price 
com parisons are in reality  s ta tem en ts 
of fact ra th e r than  of m ere opinion.

T he store  advertised  , $20 w inter 
coats, $10.99; $18 dresses, $8.98, and 
$4 and $5 silk blouses, $1.98. T he 
vigilance com m ittee secured one each 
of the a rticles advertised  and sub
m itted  them  to  experts, all of whom  
sw ore th a t the garm ents w ere not 
of the value claimed. T he h ighest 
retail value placed on the coat was 
$12.50, on the  dress $10 to  $12, and 
on the blouse $2.50. T he evidence 
was th a t the blouse was a grade o r
d inarily  used as a leader a t $1.95.

In  rendering  , his decision Judge 
M ershon said th a t technicalities would 
no t hold in a case w here the v iola
tion of the  law was so com plete.

“T he offense was wilful and in ten 
tional,” he said, “and a plainer case 
could no t be show n.”

T he T radesm an m entioned briefly 
last week the fraudulent advertis ing  
conviction in Chicago of the M oney- 
w orth  W holesale G rocers, in which 
E dw ard Perlm an, m anager, was fin
ed $25 and costs in the M unicipal 
C ourt of th a t city. T he case was 
b rough t th rough  the efforts of the 
B ette r A dvertising  Bureau of Chi
cago.

D etails of the  case show  th a t the 
concern had advertised  in new spapers 
and m agazines th roughou t the U n it
ed S tates, offering to  sell sugar at 
4 cents per pound and “Gold M edal” 
flour a t $8.50 a barrel. P ersons send
ing o rders found th a t additional goods 
up to  a certain  am ount m ust be p u r
chased in o rder to  ge t sugar and 
flour at the prices quoted. T he ad
vertising  had not contained such a 
qualification.

T he N ational V igilance Com m ittee 
says:

“T his is an im p ortan t victory, not 
only from  the standpoin t of adver
tising  bu t a lso in connection  w ith 
steps being taken by the G overn
m ent to  conserve sugar and wheat. 
T he low price of the sugar would in
duce people to  purchase  large  
am ounts. A lso the  Food A dm inistra 
tion apparen tly  is opposed to  g reatly  
reduced prices on certain  item s in 
m erchandising  asso rtm en ts .”

T he prosecution  was b ro u g h t un
der the ordinance in Chicago which 
p roh ib its false and fraudulen t adver
tising.

A Co-Operative Delivery.
A bu tcher shop and a g rocery  lo 

cated side by side in the residence 
d istric t of a large  c ity  found them 
selves faced by the  problem  of p re 
ven ting  the  loss of custom ers w ho 
m oved away from  th e ir im m ediate 
neighborhood, and a t the  sam e tim e 
keeping up their local service. T h eir 
delivery equipm ent consisted of the  
bu tch er’s horse-draw n w agon and the 
g ro cer’s ligh t truck. A t th a t tim e 
the  g ro cer’s service w as costing  him  
an average of $125 a  m onth  w ithout 
m eeting  the peculiar dem ands of the  
situation.

H e therefo re  suggested  to  the 
bu tcher th a t they  com bine forces and 
offered to  cover daily deliveries to  the 
“H eig h ts” section, a h igh  class resi
dence d istric t th a t lay a  considerable

d istance to  the  Southeast, if the  
bu tcher would provide for those  to  
the W est. A tria l proved the sound
ness of the plan, as it provided the 
service necessary  to  m eet com peti
tion. I t  also suggested  an o th er step 
which they have since p u t in to  prac
tical operation .

T hey  approached a m an w ho had 
form erly  operated  a m ilk rou te  to  go 
in to  business as th e ir delivery de
partm ent. H!e accepted, h ired  a boy 
as a  “jum per,” and gives his w hole 
tim e to  the operation  of the  truck  
only. Careful study, added to  the 
backing of past experience, has given 
them  a delivery capacity  w hich they  
feel is equal to  th a t of from  tw o to  
th ree  average trucks in such service. 
T he grocer pays a fixed charge of 
$90 a m onth, while the b u tch er pays 
$55. M. P. Klock.

Atrocities.
“George has w ritten  a p a trio tic  

song to  help the w ar.”
“So I hear. A ren ’t  the m odern  

m ethods of w arfare  h o rrib le?”

IF e Z id e J rf̂ S u ô J h e n d e rd /
f o r  c o m /o r f

Of All Jobbers
PRESIDENT SUSPENDER CO.. Shirley. Mas».

We are manufacturers of TRIMMED AND 
UNTRIMMED HATS for Ladies. Misses and 
Children, especially adapted to the (eneral 
store trade. Trial o r ’e r solicited.

CORL, K N O TT & CO.. Ltd.
Corner Commerce Ave. and Island St. 

G rand R apids, Mich.

SERVICE

■

QUALITY

r p  |  aFor That
Rush Mail Order

For the  late 
Holiday Trade, 
which will sure
ly come, use 
our service......

The Grand Rapids Dry Goods Co.
Exclusively Wholesale 

Grand Rapids, Michigan 
QUALITY SERVICE

The Goods! 
Net Prices!

When you receive  
“ OUR D RU M M E R"  
catalogue regularly you 
always have dependable 
answers to these two 
important questions:

What is the lowest net 
price at which I can buy 
goods?

Where can I get the 
goods?

Items listed in this 
catalogue have the goods 
behind them.

The prices are net and 
are guaranteed for the 
time the catalogue is in 
force.

Buder Brothers
Exclusive Wholesalers of 

General Merchandise

New York Chicago 
St. Louis Minneapolis 

Dallas



M I C H I iG A N T R A D E S M A N D ecem ber 19, 1917
M

BHECOMMERCIALTRAVEm

John Hach’s Talk to Michigan Hotel 
Men.

I t  is one of the pleasures in connec
tion w ith m y duty as G rand Counselor 
of the U nited  Com m ercial T ravelers 
to  be privileged to  m eet w ith you a t 
your S ta te  session, and I deem  th is oc
casion doubly in te res tin g  from  the 
fact th a t it is m y second appearance 
before you.

M y talk  to  you a t th is tim e will, 
in a m easure, be a repetition  of w hat 
I said to  you a t your last session, 
only to  m ake it m ore em phatic  if 
possible th a t the upperm ost in the 
m inds of the  trave ling  m en th ro u g h 
out the  S ta te  is a closer relationship  
betw een them  and the  hotel, which 
we believe can be consum m ated only 
by an act of the  L egisla tu re  creating  
the office of H o te l Inspector.

T his is a m atte r we had hoped to 
b ring  to  the a tten tio n  of the L egis
latu re  a t its last session, but due to 
the fact th a t the chairm an of our 
L egislative C om m ittee was confined 
to  his hom e by illness du ring  the en
tire  session of the L egisla ture , our 
cause was allowed to  pass by default.

T he cost of travel, the  cost of hotel 
accom m odations and the  steady de
m and upon us as business rep resen ta 
tives place us in a position  w here we 
are called upon to  m eet the  em ergen
cy  incident to  these troublesom e tim es 
m ore than  any o th er class of m en and 
all we ask is the  same consideration  
given o th ers no t as fa rreach ing  in 
the  affairs of s ta te  as is the  calling 
of the com m ercial man.

I do no t believe there  is a m an 
w ithin the hearing  of m y voice who 
will ham per our cause o r hesita te  to 
assist in b ring ing  about the one act 
w hich will b rin g  us into a closer re
lationship  w hen you consider th a t 
the barber, the  horseshoer and even 
the b reeder of stud ho rses is p ro tec t
ed by the official inspection in the  de
p artm en t of State. W ho of you will 
be so narrow  m inded in the  face of 
these  facts as to  deny the same p ro 
tection  as to  health  and com fort and 
safety  to  a class of m en who are  not 
only the  m ain spokes in the wheels 
of industry , but w ho are the  bone 
and sinew  of the successful hotel?

M atters of personal observation 
justify  me in saying th a t while I do 
no t w ant to  even suggest a breach 
of faith on the p a rt of your m em ber
ship. I do w ant to  say th a t m any cases 
of flagrant v iolations of the  H enry  
law are fostered  and practiced by 
m any ho tels because of the lack of 
p roper provision for enforcing  same. 
F o r th is reason, I am frank to  say 
th a t I am instructed  to  s ta te  th at 
n o th ing  but a bona fide departm ent of 
hotel inspection under the auspices 
and contro l of the State, w ith an ap

propriation  sufficient to  conduct the 
affairs of th a t departm en t to  the  best 
in te res t of all concerned, will be sa t
isfactory  to  us.

F o r the purpose of a b e tte r under
stand ing  as to  w hat the p roposed leg 
islation shall constitu te, I will, in as 
few w ords as possible, convey such 
inform ation by re fe rrin g  you to  a 
copy of the W ash ing ton  S ta te  hotel 
law.

Now, gentlem en, I am going to  ap
peal to  your fair m indedness in the 
sp irit of justice. If  the S ta te  of

John A. Hach, Jr.

W ashing ton  w ith a represen ta tion  of 
less than  35 per cent, of traveling  
men, as com pared w ith the  g reat 
S tate of M ichigan, can see the justice 
of an appropria tion  of $25,000 annual
ly for the carry ing  out of such a 
law, are we not justified in asking 
your co-operation  in a sim ilar cause?

I appeal to  you, no t only for the 
25,000 traveling  m en from  the S tate 
of M ichigan, but from  over 2,500,000 
under the g lory  of the s ta rs and 
stripes, and w ith the  hope of tak ing  
back to  my colleagues your hearty  
endorsem ent of our cause, by the ap
po in tm ent of a com m ittee to. act in 
conjunction with the legislative com 
m ittee  of our order.

You m ight ask me why we lay so 
much stress upon the im portance of 
the hotel inspectorship. I will reply 
by saying, fo r the very same reason 
th a t you carry  policies upon your 
p ro p erty  and your life, which is for 
the  purpose of p ro tection . T he vast 
sum s expended annually  in the m ain
tenance of fire departm ents by great 
m unicipalities is no t occasioned so 
much by the p resen t day fire-proof 
construction  as by the  tim e-w orn 
s truc tu re  wfith its defective flues. T he 
vast sum s expended by these m unici
palities in the m aintenance of police

dep artm en ts as well as secre t serv
ice departm ents, is no t occasioned by 
th e  law-aibiding citizen, b u t ra th e r 
by him  w hose greed  fo r the A lm ighty  
D ollar is g rea te r  th an  his sense of 
justice.

T o  the  end th a t m en asp iring  to 
election to  e ither the upper o r low er 
house of the nex t L egisla tu re , reg ard 
less of p a rty  affiiation, shall have no 
claim  to  our suffrage unless they  
carry  w ith them  the  approval and in
te re s t of the C rescent and Sam ple 
Case and on behalf of over 25,000 
trave ling  m en of the  g rea t S ta te  of 
M ichigan, I appeal to  your loyalty  to  
our cause.

A gain thank ing  you for the  co u rte 
sies extended to  m yself personally  and 
the  o rgan ization  I represen t, w ith the 
renew ed assurance of a h earty  m utual 
co-operation, I w ill close m y rem arks 
w ith but a slight reference to  the  sub
jec t of tipping.

I have learned from  various hotel 
m en th a t the  subject of tip s is of 
m ore concern to  them  than  is th a t of 
the ho tel inspectorsh ip  and while it 
is no t our purpose to  antagonize the 
in te res ts  of the hotel, we deem  the 
practice of tipping unjust, especially 
a t th is tim e when we are heavily call
ed upon for donations from  m any 
sources by v irtue  of the g rea t num 
ber called to  the defense of a w orld 
wide dem ocracy, n o t a few of whom  
are m em bers of our fra te rn ity , in 
w hose cause we ask you to  discontinue 
this pernicious practice, w herever pos
sible.

Five Stones Completed April, 1917

HOTEL BROW NING
GRAND RAPIDS NEW EST  

Fire Proof. A t Sheldon and O akes.
E very  R oom  w ith  Bath.

O ur Best R oom s S l.N ; o thers  a t $1.59. 
Cafeteria - Cafe - G arage

ELI CROSS
G r o w e r  of  F l o w e r s

And Potted Plants 
W H O L ESA L E A N D  R E T A IL  

159 M onroe A ve. G rand Rapids

USED AUTOS
My Specialty—Easy Terms or Trade 

D O R T  A G E N C Y
D w ight’s A u to  E x . 230 Ionia Ave., N. W.

Use
Citizens Long Distance Service

To Detroit, Jackson, Holland, Muskegon, 
Grand Haven, Ludington, Traverse City, 
Petoskey, Saginaw, and all intermediate 
and connecting points.

Connection with 750,000 Telephones 
in Michigan, Indiana and Ohio.

Citizens Telephone Company
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GOVERNMENTAL GUIDANCE.
It is evident to anyone who watches 

the trend of events that the entrance of 
the Government into the arena of food 
control and distribution is resulting in a 
great gain in the public understanding 
cf mercantile and distributive problems.

It may be suspected that the daily 
press is still unfortunately devoid of 
technical knowledge of the workings of 
the economic law and the reasons for 
the high cost of living, wherefore it still 
has vain imaginings of the wickedness 
of food merchants—and passes along 
its m isinformation, or uninformation, 
to the public at large—but the powers in 
control are making rapid gains in in
telligence. They are finding ways to 
apply the regulations of war to business 
without ripping up its traditions and 
practices by the roots and in a striking 
way their investigations confirm what 
the grocer claimed all along as to the 
intricacies of food production and dis
tribution.

.On the other hand, practical grocery 
trade leaders are learning much of the 
other side of the food question—the 
human side that has to do with neces
saries of life, without regard to profit 
or any phase of the economic problems 
involved. W hen hard-headed jobbers 
and retailers and canners and manufac
turers undertook to assume duties as 
Uncle Sam’s administrators, and ap
plied to an altruistic outcome the same 
honesty of thought and effort they had 
exercised to the end of profits, they 
learned many valuable lessons. In other 
words, co-operation of opposing factors 
to a common and imperative end under 
the w ar emergency has opened the eyes 
of both to a new angle and created no 
small degree of friendly mutuality of 
effort. Each finds that the other was 
lig h t; also that he was wrong.

Now, what’s to be done about it? 
W hat will the outcome be? So far 
there has been manifested a spirit of 
patriotic co-operation that has resulted 
in making food control very commonly 
effective without invoking the “teeth” 
in the law. A story from  Washington, 
testifies to the satisfaction of the Food 
Administration with the trade willing
ness to aid ; also to the fact that de
liberate disobedience of the regulations 
are rare. This would tend to strengthen 
the feeling that a large measure of co
ordinated effort will survive when peace 
is again restored.

That the trade welcomed the entrance 
of a fair minded officialdom into the 
field is not denied. The grocers had 
long realized two th in g s: that anti- 
tiu s t laws prevented them from correct
ing many of the annoying abuses that 
had crept into trade practices under 
normal conditions, and that the absence 
of one centralized authority under war 
conditions robbed them of a “captain” 
they would all welcome. Two years of 
abnormal demand and rampantly ad
vancing prices left them helpless, and, 
although prosperous in general, fully 
aware that they were skating on thin 
ice. There were no guide posts along 
the route of the wild ride of inflation 
to direct them, and everyone feared a 
crash.

Therefore, they welcomed—‘whether 
they will admit it or not—some power 
strong enough to control with acceptable

authority the dangerous and unfair con
ditions that annoyed and menaced every
one. Take the following quotation 
from the W ashington story referred to ; 
that infraction of the law occurred 

W here several sm all re ta ilers in th ;  
same neighborhood are engaged i i 
b itte r com petition. In  th e ’r eagerness 
to  get the best of the o ther fel ow 
these sm all re ta ilers frequently  p y 
no a tten tion  to  the rules. U sually fo • 
the sa tisfactory  a d u s t-n en t of th e s : 
cases it has been found necessary  to 
cure the condition which gave rise 
to them.

In other words, competition had been 
forcing an unrestricted competition to 
follow the sharpest, if not the best and 
most honest, contestant even, into dis
obedience. It was exactly the same in 
the conditions preceding the enactment 
of the pure food laws. Competitors, 
impelled by the trickery of unprincipled 
competitors, had been resorting to prac
tices which had gradually steeled their 
appreciation that it was food and not 
mere merchandise they were handling. 
And as they then welcomed the correct
ing authority of a pure food law. to 
compel all alike to behave, so they now 
welcome the hand of Hoover to direct 
along wholesome mercantile ideals.

Now how much of this paternalistic 
influence will remain after the war no 
one can say, but the feeling is that a 
considerable degree will survive, not 
merely because of a dictatorial govern
mental potentate, but because a captain 
to the ship is necessary; just as neces
sary as some kind of dictatorship would 
be welcome in Russia to-day if only one 
could rise above the rest and point the 
ways of wisdom and enforce them.

O f course, after-w ar conditions will 
probably sweep away such radicalism as 
the elimination of “speculative profits” 
and will allow the law of supply and 
demand to re-assert its e lf ; but even 
there the voice of the Government will 
ptobably be not wholly unwelcome. And 
if this be true, would it not be wise to 
watch events and help shape them, not 
only to the problem of the minute but to 
their utility for the permanent correc
tion of abuses. Mr. Hoover has done 
the established distributers the favor of 
an official endorsement—a judgment 
that wild talk about elimination and the 
cieation of direct trading are useless; 
that co-ordinate factors are necessary 
—and has the reward of hearty support, 
which ought to continue indefinitely.

But there are other points of the pub
lic’s education yet to be developed. 
There is the clamor for low prices. U n
doubtedly there is need for feeding the 
people more cheaply, but it is by no 
means certain that arbitrary reduction 
by pressure will work more good than 
evil. I f  it discourages production and 
encourages consumption, it may prove 
a bad recourse here as it has in E ng
land. And that, the public had best 
come to understand as soort as possible, 
in order that one more false hope may 
be exploded.

In the end we will see what we have 
always seen in a great war, that the 
nations with the most money will win. 
The United States possesses about one- 
third of the wealth of all nations and 
this will be the deciding factor.—Judge 
Elbert H . Gary.

V irtue never grow s o ld; m ankind 
w on’t let it.

SOURCES OF NATIONAL WASTE  
If th ere  is one tendency which, 

m ore than any other, seem s to  m en
ace our success in p u ttin g  the  N a
tio n ’s resources in such condition as 
to  be able to  m eet the ex trao rd inary  
dem and which the  K aiser’s w ar has 
created , clearly  it is the tendency to 
w ards N ational w aste. O ur rep u ta 
tion as the m ost w asteful N ation and 
people in the w orld  finds fullest ju sti
fication in conditions which surround  
us upon every hand. Indeed, we ap
pear to  have been so im pressed by na
tu re ’s bountiful provision in our be
half th a t we have allowed ourselves 
to develop, a lm ost as a N ational ch ar
acteristic, a com plete d isregard  for 
o rd inary  principles of every-day econ
om y which o th er nations have learned 
to include am ong the  fundam entals 
of their existence.

M any of us appear disposed to  dis
cuss th is question of N ational w aste 
as though the  solution w ere simple 
and involved only a certain  am ount of 
self denial upon the  p a rt of the  aver
age citizen; as though  the cu tting  out 
of luxuries in our daily life, the sim 
plifying of the N ational bill of fare, 
the checking of ex travagan t tenden
cies in dress and in am usem ents, 
would be sufficient to  cover the case 
and serve the N ational purpose. 
Econom ies of th is kind are vitally im 
p o rtan t—and indispensable to  our full 
success—but, a fte r all, they  rep re 
sent only a very  sm all part of what 
m ust be accom plished before th is N a
tional tendency can be checked, and 
before m ore than  a part of the vast 
w ealth  of th is N ation will be avail
able to support our efforts in this 
war.

W aste  is everyw here— in production 
—in m anufacture— in tran sp o rta tio n  
—in purchase— in sale— in d istribu 
tion. I t in te rferes w ith the efficiency 
and proper econom y of business and 
of G overnm ent. I t  is responsible fo : 
im m easurable N ational losses in m a
terials destroyed—in services m isdi
rected—in efficiency possible but no t 

• secured.
B eginning w ith production—and 

th a t is the point a t w hich G overnm ent 
action in correction  and regulation  to  
be fully effective m ust begin—we find 
waste. T he farm er w astes, when, 
because of careless m ethods, he al
lows grain to  ro t in the fields, and 
when, because of labor, o r tran sp o r
tation  or d istribu tion  difficulties of

some kind, he grow s fru it which nev
er finds a m ark e t; when he allows 
his cattle  to  reach the m arket in an 
im perfectly  fa ttened  condition; when 
he to le ra tes land which is fallow in
stead of productive, and when he in
sists upon op era tin g  independently  
of his fellows, instead  of tak ing full
est advantage of the obvious bene
fits of co-operative organization.

W aste  is found in unin telligent buy
ing and p reparing  and u tilizing of 
m ateria ls; in m oney which is hoarded, 
instead of being pu t in to  the channels 
of com m erce for which it was in
tended ; in com m ercial credit which 
is tied up in frozen book accounts: 
in the purchase of luxuries, o r in ex
travagances which m ean no th ing  to 
the purpose of w ar; or in the possi
bility of productive labor of m en or 
wom en w hich is no t utilized in effec
tive m anner.

T he G overnm ent w astes when it 
fixes a price so high as to  per
m it excess profits and fails to  p r o 
vide a recovery  tax  upon the p a rticu 
lar industry  affected. I t  w astes when 
it fixes a price so low as to  rem ove the 
p roper incentive to  the necessarily  
large  increased  production  dem anded 
by war, and it w astes w hen, in a d 
m in istering  the w ar business of the 
N ation, it secures from  a m achine or 
a man or an estab lishm ent or a busi
ness regularly  under its con tro l a 
percentage of efficiency low er than  
the h ighest efficiency of which th at 
m achine o r m an or estab lishm ent or 
business is capable. A gain it w astes 
when, in co n structing  or purchasing, 
or in any o th er of the w ar business 
functions w ith which it has been en 
trusted , it allow s its different d ep art
m ents to  bid against each o th er for 
labor and for vast quantities of m a
terials and supplies, thereby  creating  
purely  fictitious values, w ith their na 
tural bearing  upon inflation and the 
high cost of living, and w ith the dis
turbance to  business, and industry , and 
labor, which follows. I t  w astes when, 
in any form  of con trac t it fails to  
provide the incentive to  econom y in 
costs which well m anaged private 
business alw ays is so careful to  re 
quire.

T here  are a lo t of good chess p lay
ers in the  poorhouse.

If there  w ere no fools fads would 
die out.

We wish all our customers a very

Merry Christmas
and many happy returns of the day.

If you happen to run short of anything on which 
you can make any margin, get in touch with us by 
wire or telephone.

MICHIGAN HARDWARE CO.
Exclusively Wholesale GRAND RAPIDS, MICHIGAN
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[DRUGS-»DRUGGISTS SUNDRIES

Michigan Board of Pharmacy. 
P re s id e n t—L eonard  A. S'eltzer, D etro it. 
S e c re ta ry —E dw in  T. Boden. B ay C ity. 
T re a s u re r—G eorge F. Snyder, D etro it. 
O th e r M em bers—H e rb e rt II. H offm an. 

S an d u sk y : C harles S. Koon, M uskeg n.
N ex t E x am in a tio n  S ession—D etro it.

J a n u a ry  15, 16 a n d  17, 1918.

Michigan State Pharmaceutical Asso
ciation.

P resid en t—P. A. Snow m an, I-apeer. 
S e c re ta ry — F. J . W heaton , Jackson . 
T re a s u re r—E. E . F au lk n er, D elton. 
N e x t A nnual M eeting—D etro it.

Michigan Pharmaceutical T ravelers’ As
sociation.

P re s id e n t—W . F . G riffith, Howell. 
S ec re ta ry  an d  T re a s u re r—W a lte r  S. 

L aw ton , G rand  R apids.

Status of the Drug Market.
T here  are  few changes in prices, a l

though developm ents of not a little 
in te rest were by no m eans lacking. 
Sugar of m ilk is advanced by leadin j 
m anufacturers. T here  has been a 
steady dem and for this com m odity 
for a considerable period and supplies 
available for p rom pt delivery are 
small, som e q u arte rs being bare of 
stocks. Saccharine has been ra th e r 
quiet of late and the m arket is easier, 
w ith rep o rts  cu rren t of freer offer
ings from  some holders. An increas
ed dem and is reported  for naphthaline 
flakes and the m arket is a shade 
stronger. A fu rther advance has oc
curred  in red cinchona bark owing to 
extrem e scarcity . Yellow cinchona 
seem s to  be no longer obtainable. 
T he essential oils are generally  well 
m aintained w ith a fair jobb ing  trade. 
Balsam  to lu  is quiet, but owing to 
scarcity  the m arket rem ains firm at 
the recen t advance. Sabadilla seed 
has been revised dow nw ard. Caustic 
soda and foreign ch lorate  of potash 
are quiet am ong second hands, and 
rep o rts  are cu rren t of som e fu rther 
shading of both. Som e enquiry  is 
noted for form aldehyde, and the 
sm allness of supplies is reflected in a 
firm m arket.

Sugar of m ilk is s tro n g er and h igh
er in first hands, leading m akers an 
nouncing  an advance in prices to  46@ 
48c per pound, according to  quantity . 
Spot supplies are sm all and some 
second hands dem and 50iq)52c per 
pound in barrels.

Saccharine is w eaker for soluble, 
ow ing to  a lessening dem and of late 
and freer offerings from  som e ho ld
ers w ho desire to  realize, and also be 
cause of rep o rts  of cheaper offerings 
for shipm ent early  nex t year. A sale 
is reported  of soluble a t $37 per 
pound, while offerings are noted  at 
still low er prices. V ague rum ors are 
in circulation of offerings of scattered  
lo ts a t as low as $32, but n o th ing  defi
n ite is obtainable in regard  to  such 
alleged offers. Insoluble saccharine 
seems to  be in sm all supply w ith ho ld
ers dem anding from  $40@43 per

pound, according to  dealer and quan
tity, and sales are noted w ithin the 
range.

N aphthaline is in som ew hat b e tte r 
dem and and flakes are firm er a t 10@ 
lOkSc per pound.

Chinese can tharides m eets w ith a 
fair enquiry and the m arket is steady 
a t recen tly  prevailing  prices.

D enatured  alcohol is easy ow ing to 
com petition, and rum ors are again 
cu rren t of fu rther shading of prices. 
P rom inent in te res ts continue to  quote 
73@75c per gallon.

Thirty-Two Granted Certificates.
T he M ichigan Board of Pharm acy 

held a m eeting  a t G rand R apids N o
vem ber 20, 21, 22, eighteen applicants 
received reg istered  pharm acist papers 
■and fourteen drugg ists papers. F o l
low ing is a list of those  receiving 
certificates:

R egistered  Pharm acists.
John  M. W arncke.
H aro ld  G. H arvey.
K arl A. Simon.
V ic to r C. Peaskow ski.
W olf Levin.
Jay  Holcom b.
C harles W . H arling .
A rth u r J. W in ters.
Stanley  A. Snyder.
Alex. J. Schramm .
W ard  R. M cIntyre.
C. E dw ard M cCarty.
H erb ert O. Eskola.
Carl A. Detw yler.
Geo. A. Differ.
A ndrew  J. Crom er.
R obert O. Cox.
W alter Catterfield.

R egistered  D ruggists.
R aym ond H. Ballheim.
W . A. Camburn.
W . E. Dengler.
Edw in J. D enton.
S. J. M asty.
D ennis L. M urphy.
D. F. Pochert.
H. G. Sheffield.
A rth u r A. Thom as.
A. D. W ood.
R. E. L orenz.
L. G. R ichard.
T hom as C. W ood.
T h e  nex t m eeting  of the B oard will 

be held a t D etro it, Jan u ary  15, 16, 17, 
1918.

R esolved—By the M ichigan Board 
of Pharm acy, th a t if any reg istered  
drugg ist o r reg is te red  pharm acist of 
the  S ta te  of M ichigan en ters m ilitary 
service during  the  p resen t war, their 
reg is tra tion  will not be lapsed on ac
count of non-paym ent of annual re
newal fees during  his term  of service.

R esolved—T h a t reg is te red  d rug
g ists o r candidates who have no t 
com pleted the  required  four years’ 
experience who en te r hosp ital o r am 

bulance service in the  p resen t w ar will 
be perm itted  a t a fu ture exam ination 
to  p resen t affidavits for the tim e ac
tually  spent in such service in lieu of 
the pharm acy experience ordinarily  
required.

T he M ichigan B oard of Pharm acy 
cannot pass reso lu tions inconsistent 
w ith the S tate law, consequently  is 
not perm itted  to  issue certificates to 
licentiates in pharm acy w ithout the 
renew al fee, therefo re  cannot mail 
annual certificates to  any person un
less the request be accom panied with 
one dollar, but will guaran tee  th a t any 
drugg ist or pharm acist now' reg istered  
in M ichigan who en ters m ilitary  serv
ice will a t the close of war, w hether 
or not renew als are paid, be privileg
ed to  continue the practice of pharm a
cy in the S ta te  or M ichigan wdthout 
fu rth er exam ination, and the Board 
hopes and expects to  procure leg is la 
tion that will com pletely cancel all 
renew als th a t m ay have accrued d u r
ing the w ar period against licentiates 
in pharm acy in the S ta te  of Michigan 
wrho are now doing m ilitary  service.

E. T. Boden, Sec’y.

then m ake application to  your jobber 
—the application to  be in trip licate— 
one of which you retain, one goes to 
the jobber and the o th er to  the In 
ternal Revenue C ollector.

3. N on-beverage alcohol for re 
sale m ust be m edicated accord ing  
to G overnm ent form ulas and sales are 
restric ted  to  quantities of one p int or 
less.

4. You m ay sell non-beverage a l
cohol on physician’s prescrip tion  
w ithout m edication.

5. T he above ru lings do n o t ap 
ply to  alcohol on which fuff beverage 
tax  has been paid.

T he In terna l Revenue D epartm ent 
does no t furnish the application or 
perm its but they  can be procured  from 
the  jobber or bonding com pany.

Things You Must Do If You Sell 
Alcohol.

1. You m ust file a bond with the 
In tern a l R evenue D epartm ent.

2. You m ust have a perm it. T he 
bond gives you the righ t to  sell and 
the perm it gives you the righ t to  buy. 
If you wish to  buy non-beverage a l
cohol for the  m anufacture of U. S. P. 
and N. F. p repara tions you m ust first 
file a bond, then  you are g ran ted  a 
perm it to  purchase the same. You

Chocolates

Package Goods of 
Paramount Quality 

and
Artistic Design

“C R I T E R I O N ”
House Paint, Flat Wall Paint and 

Finishes
THE CRITERION PAINT LINE is made especially for Michi

gan needs—gives perfect protection, maximum spread and 
costs little compared with brands that offer less.

SOME MICHIGAN TERRITORIES are still open for the right 
kind of agent. Write for our agent proposition NOW. Know the 
facts—then you will make no mistake.

Heystek & Canfield Co.
G R A N D  R A P I D S  M I C H I G A N

It’s Pure, That’s Sure

Piper Ice Cream Co. 
Kalamazoo, Michigan
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Deodorizing Benzin.
T he fo llow ing p rocess has .been

widely published:
Benzin ........................................  20 ozs.
Oil of L a v e n d e r .....................  1 dr.
P o tassium  D ichrom ate . . . .  1 oz.
Sulphuric Acid ...................  1 oz.
W a te r  ........................................  20 ozs.
D issolve the d ichrom ate in the wa

ter, add the  acid and when the solu
tion is cold, the  benzin. Shake every 
hour during  the day, allow to stand 
all n ight, decan t the  benzin, wash 
w ith a p in t of w ater and again decant; 
then add the  oil of lavender.

Purified petro leum  benzin is official, 
and the process fç r p reparing  it ap 
peared in U. S. P. V III .

T he follow ing m ethod of purifying 
benzin has been devised by a foreign 
experim enter: T here  is first added 
to  the benzin 1 to  2 per cent, of oleic 
acid, w hich dissolves, and then about 
a q u arte r of 1 per cent, of tannin  is 
incorporated  by shaking. A sufficient 
quan tity  of caustic po tassa  solution, 
or m ilk of lime, to  combine w ith the 
acids is then  well shaken into the 
m ixture, and the  w hole allowed to  
stand. T he benzin rises to the top 
of the w atery  fluid, sufficiently de
odorized and decolorized for practical 
purposes.

O th e r processes, culled from  the 
general lite ra tu re  on the subject are 
given :

Shake well, w ith each gallon of 
benzin, th ree  ounces of pow dered 
quicklime.

Add fresh ly -burn t charcoal to  the 
benzin.

A dd to  the  sam ple to  be deodorized^

about 3 per cent, of sulphuric acid, 
diluted with about an equal quan tity  
of w ater. L et the m ix ture  stand  a 
while, and then  decant the clear p o r
tion. W ash  th is w ith w ater to  which 
has been added sufficient sodium  car
bonate to  neutralize the  acid. Again 
decant the benzin and w ash it rep ea t
edly w ith w ater, and finally d istil it 
off, o r carefully  separate it.

Shake the benzin w ith an alkaline 
solution of lead, obtained by d issolv
ing litharge in solu tion  of sodium 
hydroxide, and then  distilling.

T hose who have not the p roper fa
cilities for distilling  benzin and have 
not had experience in the work, should 
not undertake it, for not only is the 
liquid itself very inflammable, but its 
vapor is explosive.

A Reflective Advertisement.
T o push the sales of a foot soap, 

a d rugg ist em ployed a plan which 
should be adaptable to  o th er lines. 
In  the m iddle of the  display window 
was a pail of w ater, and d irectly  be
hind th is was a large m irro r hung  in 
a slan ting  position. P assers-by  gaz
ing into the m irro r saw the  reflection 
of a pail of w ater, on top of which 
floated a bar of the advertised  soap.

A lso reflected w ere the w ords: “10 
cents—a m ere drop in the bucket. 
Y our feet cured.” T he sign, lettered  
backw ard of course, was fastened on 
the back of the pail so th a t it could 
not be seen from  in fron t of the w in
dow. T he unusual a rran g em en t a t
trac ted  passers-by while the sign did 

£ the rest. H. C. T orb e tt.

1 9 1 7  an d  1 9 1 8  

Christmas and New Years
The observance and celebration of the Christmas 

and New Year holidays have a particular significance 
and a new meaning to us all at this time.

The year 1917 has been a good year for business 
from the standpoint of volume, but uncertainty has pre
vailed on account of the constant changing of values. 
Added to this our part in the greatest war the world has 
ever recorded in its history, we come to the close of the 
year with more thoughtfulness, with greater considera
tion and concern in our minds as to what the future has 
in store for us, individually and collectively.

We are, however, just now the most liberty loving, 
the best governed and the ablest nation in all the world. 
We are. therefore, in a measure forgetting our trials and 
burdens and our anxiety for the future, and join all our 
people throughout this great land in a voice of thankful
ness for loyalty, good business, and the spirit of good will 
that prevails throughout the citizenship of our country.

Yours Sincerely,

Hazeltine & Perkins Drug Go.
Grand Rapids, Michigan

W H O L E S A L E  D R U Q  P R IC E  C U R R E N T
Price« quoted are nominal, based on market the day ot issue

A cids
B oric (P ow d.) . .  18® 26
B oric  (X ta l) ___  18® 25
C arbolic ................. 75® 78
C itric  ....................... 94@1 00
M uria tic  ............. 314 @ &
N itr ic  .......................  9® 15
O xalic .....................  60(g) 70
S u lphu ric  ........... 314 @ 5
T a r ta r ic  ............. 1 05@1 10

A m m onia
W ate r , 26 deg. . . .  17@ 25
W ate r , 18 deg. . .  12@ 20
W ate r , 14 deg. . 10% @ 15
C arb o n ate  ......... 14 @ 16
Chloride ............... 25 @ 35

B alsam s
C opaiba .............  1 40@1 65
F ir  (C an ad a) . .  1 25® 1 50 
F i r  (O regon) . .  40(g) 50
P e ru  .....................  5 60@5 75
Tolu ..................... 1 20@1 40

B ark s
C assia  (o rd in a ry ) 25(g) 30 
C assia  (S aigon) 90(g)l 00 
Elm  (powd. 35c) 30® 35
S a ssa fra s  (pow. 35c) (g> 30 
Soap C u t (pow d.)

35c .......................  23 @ 25
B erries

C ubeb ................. 1 40® 1 50
F ish  .......................  20® 25
J u n ip e r  .....................  9® 15
P rick ley  A sh  . . . .  @ 30

E x tra c ts
L icorice  ................. 60@ 65
L icorice pow dered  85® 90

R o w ers
A rn ica  ................. 2 50@2 <5
C ham om ile  (G er.) 75®1 00 
C ham om ile  Rom. 2 00®2 20

C ubebs ............... 9 00® 9 25
E igeron  ............. 2 75@3 00
E u ca ly p tu s  . . . .  1 25®1 35 
H em lock, p u re  1 75@2 00 
J u n ip e r  B errie s  20 00@20 20 
J u n ip e r  W ood . .  2 75®3 00 
L ard , e x tra  . . . .  1 90®2 00
L ard , No. 1 ____ 1 85®1 95
L av en d e r Flow . 7 00@7 25 
L avender, G a r’n  1 25® 1 40 
L em on .................  2 00@2 25
L inseed , boiled bbl. @1 23 
L inseed , bid less 1 33@1 43 
L inseed , raw , bbl. @1 22 
L inseed , rw  less  1 32@1 42 
M usta rd , tru e , oz. ®2 25 
M usta rd , a r tif ll  oz. @2 00
N ea ts fo o t ........... 1 80@1 95
Olive, p u re  . . . .  3 75@5 00 
Olive, M alaga,

yellow  ............... 3 50@3 60
Olive, M alaga,

g reen  ............... 3 50@3 60
O range, S w eet . 4 25®4 50 
O riganum , p u re  ®2 50 
O riganum , com ’l @ 75 
P en n y ro y a l . . . .  2 25@2 50 
P ep p e rm in t . . . .  4 50@4 75 
Rose, p u re  . .  30 00®32 00 
R osem ary  F low s 1 50@1 75 
Sandalw ood, E.

1........................ 17 00® 17 25
S a ssa fra s , t ru e  2 00®2 25 
S a ssa fra s , a r t if l’l 50® 60
S p ea rm in t ......... 4 75@5 00
Sperm  ................. 2 00® 2 10
T an sy  ................. 4 75@5 00
T a r, U S P  ............... 35® 50
T u rp en tin e , bbls. @ 53
T u rp en tin e , le ss  58® 63
W in te rg reen , tr .  5 50®5 75 
W in te rg reen , sw ee t

b irch  ............... 4 00® 4 25
W in te rg reen  a r t  1 25@1 50 
W orm seed  . . . .  10 00@10 20 
W orm w ood . . . .  5 75@6 00

Gums
A cacia, 1st ......... 75® 80
A cacia, 2nd ........... 65® 75
A cacia , S o rts  . . . .  40® 50
A cacia, pow dered  60® 70
Aloes (B arb . Pow ) 30® 40
Aloes (C ape P ow ) 20® 25
A loes (Soc. Pow . 60) @ 55 
A safoe tida , . . . .  @2 25
A safoe tida , Pow d.

P u re  ................... @2 50
C am phor ................. 92® 95
G ua iac  .....................  45® 50
G uaiac , pow dered  ® 60
K ino  ........ .'..............  70® 75
Kino, pow dered . .  75@ R0
M yrrh  ................... @ 55
M yrrh , pow dered @ 60
O pium  ............. 40 00@40 20
Opium , powd. 42 00®42 20 
O pium , g ran . 42 00@42 20
Shellac  ...................  70® 80
Shellac , B leached  85® 90
T rag a c a n th  . . . .  2 50®3 00 
T ra g a c a n th  pow der 2 50 
T u rp en tin e  ........... 10® 15

Insectic ides
A rsen ic  ................... 23® 30
B lue V itrio l, bbl. @ 12 
B lue V itriol, less  12 %@ 20
B ord eau x  M ix D ry  20® 25 
H ellebore, W h ite

pow dered  ............. 38® 45
In sec t P o w d er . . . .  40® 60
L ead , A rsen a te  P o  34® 44
L im e an d  S u lphu r

Solution , gal. . .  15® 25
P a r is  G reen  ......... 55® 60

Ice C ream
P ip e r  Ice  C ream  Co.,

K alam azoo
B ulk  V an illa  .....................  80
B ulk  Special F lav o red  90
B rick , P l a i n ..........................25
B rick , F a n c y  ...................  30

L eaves
B u chu  ...............  1 75® 1 85
B uchu, pow dr’d  1 85®2 00
Sage, bulk  ........... 67® 70
Sage, % loose . .  72® 78 
Sage, pow dered  . .  55® 60
Senna, A lex ......... 90@1 00
S enna, T in n ........... 40® 45
Senna, T inn . pow. 50® 55 
U va U rs i ...............  18® 20

Oils
A lm onds, B itte r ,

t ru e  ............. 15 00®16 00
A lm onds, B itte r ,

a rtif ic ia l ......... 7 00®7 20
A lm onds. Sw eet,

tru e  ................. 1 35® 1 60
A lm onds. Sw eet,

im ita tio n  ........... 65® 75
A m ber, c rude  . .  1 75®2 00 
A m ber, rec tified  2 50® 2 76
A nise  ................... 2 00® 2 25
B erg am o n t . . . .  8 00®8 25
C a jep u t ............. 1 35@1 60
C ass ia  ................. 3 00@3 25
C as to r ................. 2 84® 2 96
C ed ar L e a f .........1 75®2 00
C itro n e lla  ........  1 00® 1 25
Cloves ................. 5 50®5 75
C ocoanu t ............. 40® 50
Cod L iv e r ........  4 75@5 00
C o tton  Seed . . . .  1 85®2 00 
C ro ton  ................. 2 00@2 2b

P o tassiu m
B icarb o n ate  . . . .  1 90@2 00
B ich ro m ate  ........... 60® 70
B rom ide ............. 1 80®2 10
C arb o n ate  ............. ®2 00
C h lo ra te , g ra n ’r  95® 1 00
C hlora te , x ta l  o r

pow d.......................  70® 76
C yanide ................. 80® 1 00
Iodide ................. 4 59® 4 66
P e rm a n a g a n a te  . . .  @5 25
P ru ss ia  te , yellow  @1 75 
P ru ss ia te ,  red  . .3  75®4 00 
S u lp h a te  ...............  ® 90

Roots
A lkanet ............... 2 00®2 10
Blood, pow dered  25® 30
C alam us ............... 50®i3 50
E lecam pane, pw d. 15® 20
G en tian , powd. 30® 35
Ginger, A frican ,

pow dered  ........... 20® 25
Ginger, J a m a ic a  ..30®  35
liin g e r, Jam a ic a .

pow dered  ..........  22® 30
G oldenseal pow. 8 00®8 20 
Ipecac, powd. ..3  25®3 50
Licorice ................... 35® 40
Licorice, powd. . .  30® 40
O rris, pow dered  35® 40
Poke, pow dered  20® 25
R h u b arb  ............... 75®1 25
R hubarb , powd. 75® 1 25 
R osinw eed, powd. 26® 30 
S a rsap arilla , H ond.

g ro u n d  ...............  75® 80
S a rsa p a r illa  M exican,

g round  ...............  65® 70
Squills ................... 35® 40
Squills, pow dered  45® 65 
T um eric, powd. . .  13® 20
V alerian , powd. . .  @1 00

Seeds
A nise  .......................  35® 40
A nise, pow dered  40® 45
B ird , I s  ...................  @ 10
C an ary  ...................  10® 16
C araw ay  ............... 85® 90
C ardam on ......... 1 80®2 00
C elery (Pow d. 50) 38@ 45
C o rian d er ............... 36® 45
D ill ...........................  30® 35
F en n e ll .................  90@1 00
F la x  ....................... 7%@ 12
F lax , g ro u n d  ----- 7%@ 12
F oen u g reek  pow. 19® 25
H em p ...................  8%@ 12
L obelia ...................  40® 50
M ustard , yellow  . .  19® 25
M ustard , b lack  . .  19® 25
M usta rd , powd. . .  22® 30
Poppy .....................  @1 oo
Q uince .....................  ®1 25
R ape .......................  15® 20
S ab ad illa  ............. @ 35
Sabadilla , powd. 35® 45
Sunflow er ........... 8%@ 12
W orm  A m erican  . .  @ 2 5  
W orm  L e v a n t . .  1 00®1 10

Tinctures
A conite  .................  @1 65
A loes .....................  @1 35
A rn ica  ...................  @3 15
A safoe tida  ........... @4 40
B elladonna  ----- @2 85
B enzoin ............... @2 50
B enzoin Com po’d  @3 30
B uchu  ................... @2 40
C an th a rad ie s  . . .  @3 90

C apsicum  ............. @2 15
C ardam on  ........... @2 10
C ardam on, Comp. @1 60
C atech u  ............... @1 60
C inchona ............. @2 35
C olchicum  . . . . . .  @2 40
C ubebs ................. @2 35
D ig ita lis  ............... @1 90
G en tian  ................. @1 50
G inger ................... @2 50
G uaiac  ...................  @ 190
G uaiac, A m m on. @1 80
Iodine ...................  @ i 80
Iodine, Colorless @1 75
Iron , clo .................  @1 60
K ino .......................  @1 65
M yrrh  .....................  ®2 50
N ux V o m ic a ___  @1 75
O pium  ...................  @9 50
O pium , C am ph. @1 80
Opium , D eodorz’d  @9 50
R h u b arb  ............... @1 65

Paints
L ead , red  d ry  . .  11% @11% 
L ead, w h ite  d ry  11 @11% 
L ead, w h ite  oil 11 @11% 
O chre, yellow  bbl. ® 1% 
O chre, yellow less 2 @ 5
P u tty  .....................  3® 6
Red V en et’n  bbl. 1%@ 5
Red V en e t’n  le ss  2® 5
V erm illion, A m er. 25® 30
W hiting , bbl...............  @ 3
W hiting  ............... 3% ®  A
L. H . P . P rep d . 2 15® 2 25

M iscellaneous
A ce tan a lid  ............. 95® 1 05
A lum  .......................  12® 15
Alum, pow dered  an d

g ro u n d  ................. 14® 17
B ism uth , S u b n i

t r a te  .................  3 60®3 70
B orax  x ta l  or

pow dered  ........... 10® 15
C an th a rad e s  po 2 00® 6 00
C alom el ................  2 56®2 60
C apsicum  ............. 35® 40
C arm ine  ................  6 50@7 00
C assia  Buds ......... @ 40
Cloves ..................... 77® 85
C halk  P rep a re d  . .  12® 15 
C halk  P re c ip ita te d  10® 15
C hloroform  ........... 90® 97
c n to ra l H y d ra te  1 92@2 12
C ocaine ........... 11 65® 12 20
Cocoa B u tte r  . . . .  50® 60
C orks, lis t, le ss  55%
C opperas, bbls...........@ 2
C opperas, le ss  . .  2%@ 7
C opperas, powd. . .  4® 10
C orrosive S’ublm. 2 30@2 40 
C ream  T a r t a r  . . . .  68® 75
C uttlebone .............  65® 70
D ex trin e  ............... 10® 15
D o v er's  P o w d e r 5 75@6 00
E m ery , A ll N os. 10® 15 
E m ery , P ow dered  8® 10
E psom  S a lts , bbls. @ 4% 
E psom  S alts , less 6® 10
E rg o t ................... 1 25@1 50
E rgo t, pow dered  2 75®3 00 
F lak e  W h ite  . . . .  15® 20 
F o rm aldehyde , lb. 24@ 30 
G elatine  ............... 1 75@1 90
G lassw are, fu ll cs. 58% 
G lassw are, le ss  60%
G lauber S a lts , bbl. @ 2% 
G lau b er S a lts , less  3® 6
Glue, B row n ......... 25® 35
Glue, B row n Grd. 25® 35 
Glue, W h ite  . . . .  30® 35 
G lue. W h ite  Grd. 30® 35
G lycerine ............... 76® 91
H ops .........................  45® 60
Iod ine  ................. 5 60@5 90
Iodoform  ............. 6 59@6 74
Lead. A c e ta te  . . . .2 1 ®  26
L ycopdium  ......... 2 75@3 00
M ace .........................  85® 90
M ace, pow dered  . .  95@1 00
M enthol ............. 4 25@4 50
M orphine . . . .  16 60@17 00 
N u x  V om ica . . . .  22%@ 30 
N u x  V om ica, pow. O  20 
P epper, b lack  pow. 35® 40
P epper, w h ite  ......... @ 46
P itch , B u rg u n d y  . .  9  15
Q u assia  ...................  12® 16
Q uinine ...................  90@1 00
R ochelle S a lts  . . . .  48® 65
S accharine, oz..........  @4 00
S a lt P e te r  ............. 36® 45
S eid litz  M ix tu re  . .  41® 46
Soap, g reen  ........... 20® 30
Soap m o tt c as tile  22% @ 26
Soap, w h ite  cas tile

case  .....................  @19 00
Soap, w h ite  cas tile

less, p e r  b a r  ......... @2 00
Soda A sh  ............. 5%@ 10
Soda B ica rb o n a te  3® 6
Soda, S a l ..................... 2® 5
S p ir its  C am phor . .  @1 25 
Su lphur, ro ll . . .  4%@ 10
Sulphur, Subl. 4 9-10® 10
T a m arin d s  ............. 15® 20
T a r t a r  E m etic  . . . .  @ 90
T u rp en tin e , Ven. 50@4 75 
V an illa  E x. p u re  1 50® 2 00 
W itch  H azel . . .  1 35@1 75 
Z inc S u lp h a te  . . . .  10® 16
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GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six hours of mailing, 

and are intended to be correct a t  time of going to press. Prices, however, are 
'iable to change at a n y  tim e , and country merchants will have their orders filled 
at market p r ic e s  a t  d a te  of purchase.

ADVANCED DECLINED
C andles
C lothes L ines
T w ine

A M M O N IA  
A rctic  Brand

12 oz. ovals, 2 doz. box 2 40

A X L E  GREASE  
Frazer’s

lib . wood boxes, 4 doz. 3 00 
l ib .  t in  boxes, 3 doz. 2 35 
3% lb. t in  boxes, 2 dz. 4 25 
101b. pails , p e r doz. ..6  00 
151b pails, p e r doz. ..7  20 
251b. pails, p e r doz. . .  12 00

B A K E D  B EAN S
No. 1, p e r doz...................1 35
No. 2. p e r  doz...................2 25
No. 3, p e r doz.................. 2 75

B A TH  B R IC K  
E ng lish  ...........................  95

B L U IN G
Jennings’

C ondensed P e a rl B luing 
Sm all, 3 doz. box . . . .  1 95 
L arge , 2 doz. box . . . .  2 40

B R E A K F A S T  FOODS  
B ear Food, P e ttijo h n s  2 85 
C racked  W h ea t, 24-2 . .4  60 
C ream  of W h ea t . . . .  7 60 
Q uaker Puffed  R ice . .  4 30 
Q u ak er Puffed  W h ea t 4 30 
Q u ak er B rk fs t B iscu it 1 90 
Q uaker C orn  F lak es  . .  2 76 
W ash in g to n  C risps . .  2 30
W h e a te n a ..........................6 10
G rape N u ts  ................. 2 86
S ugar C orn  F la k e s  . .  2 80
H olland R usk  ...............  3 80
K rink le  C orn  F lak es  . .2  80 
M ap l-F lake , W hole

W h e a t .........................  4 06
M inn. W h ea t Food . .  6 60 
R alsto n  W h ea t Food

L arge , 18s ............... 2 90
R a ls to n  W h t Food 18s 1 96 
R oss’s  W hole W h ea t

B iscu it .......................
Saxon W h ea t Food . .  4 60 
S hred  W h e a t B iscu it 4 25
T risc u it,  18 .................  2 25
P illsb u ry ’s B es t C er’l 2 50 
?ost T o astie s , T -2  . .  3 30 

P o s t T o as tie s , T -3  . .  3 30 
P o s t T a v e rn  P o rrid g e  2 80

BROOMS
F a n c y  P a rlo r , 25 lb. . .  9 00 
P a rlo r , 5 S tring , 25 lb. 8 25 
S ta n d a rd  P a rlo r , 23 lb. 8 00
Com m on, 23 lb ..................7 50
Special, 23 lb .................  7 2b
W arehouse , 23 lb. . .  10 00

m-
B R U S H E S  

Scrub

Clams

Solid B ack , 8 in ........... 1 00
Solid B ack , 11 in ........... 1 25
P o in ted  E n d s  ............... 1 00

Stove
No. 3 ............................... 1 00
No. 2 ............................... 1 50
No. 1 ............................... 2 00

Shoe
No. 1 ............................... 1 00
No. 2 ............................. 1 30
No. 3 ............................... 1 70
No. 4 ............................. 1 90

B U T T E R  COLOR
D andelion , 25c size  . . 2 00

C A N D L ES
P araffine , 6s  ................. 12%
P araffine, 12s ............... 13%
W icking  ........................... 46

C A N N E D  GOOD8  
Apples

3 lb. S ta n d a rd s  . .
No. 10 .....................  @5 25

Blackberries
2 lb ................................  @2 25
S ta n d a rd  No. 10 . .  @9 50

Beans
B aked ................. 1 25@2 25
Red K id n e y ___ 1 25@1 36
S tr in g  .................  1 50@2 00
W ax  .....................  1 50@2 00

B lueberries
S ta n d a rd  ...................  @1 75
Ne. 19 .........................  ©8 99

L ittle  N eck, 1 lb .......... . 1 60
Clam Bouillon

B u rn h a m 's  % p t .......... 2 25
B u rn h am ’s p ts ............... 3 75
B u rn h am ’s q ts ............... 7 50

Corn
F a ir  ...........................
Good ............................... 1 85
i-ancy ............. . . . . . .

F ren ch  P eas  
M onbadon (N a tu ra l)

per doz.................
G ooseberries

No. 2, F a ir  ...................
No. 2, F a n c y ...................

H om iny
S ta n d a rd  .......................  1 25

L obster
% lb ....................................  1 90
hi lb....................................  3 10
P icn ic  F la t  ..................... 3 76

M ackerel
M ustard , 1 lb .................  1 80
M ustard , 2 lb .................  2 80
Soused, 1% lb .................  1 60
Soused, 2 lb......................... 2 75
T om ato , 1 lb .................  1 50
T om ato , 2 lb ................. 2 80

M ushroom s
B u tto n s , l i i  .................  0 3 0
B u tto n s , I s  ...................  @60
H ote ls, I s  .....................  @44

O ysters
Cove, 1 lb ...................  @1 20
Cove, 2 lb ........................@1 80

P lu m s
P lum s ................... 1 50@2 00

P e a rs  In  S y rup  
No. 3 c an , p e r  dz. 2 5003  00 

P eas
M arro w fa t ........... 1 25@1 85
E a rly  J u n e  . . . .  1 50@1 60 
E a rly  J u n e  s if td  1 60@1 76 

P eaches
P ie  .........................  1 2 5 0 1  60
N o. 10 s ize  c an  p ie  @2 76 

P ineapp le
G ra ted  .................  1 75@2 10
Sliced ..................... 1 4 5 0 2  60

P um pk in
F a ir  .................................  1 80
Good ...............................  1 40
F an cy  .............................  1 50
No. 10 ................................3 90

R asp b errie s
No. 2, B lack  S y rup  . .  2 00
No. 10, B lack  ........... 10 50
No. 2, R ed P rese rv e d  3 00 
No. 10, R ed, W a te r  . .  10 50 

Salm on
W arre n s , 1 lb. T a ll . .  3 35 
W a r re n ’s, 1 lb. F la t  . .  3 45
Red A la sk a  ................... 2 85
Med. R ed A la sk a  . . . .  2 60
P in k  A la sk a  ................. 2 20

S ard in es
D om estic, % s ...............  6 50
D om estic, hi M u sta rd  6 50 
D om estic, % M u sta rd  6 25
N orw egian , h i s .........15@18
P o rtu g u ese , % s . . . .  30@35 

S a u e r K ra u t
N o. 3. c an e  ...................  2 75
No. 10, c an s  ............... ..

S h rim ps
D unbar, I s  doz. . . . . . .  1 25
D unbar, l% s  doz...........2 40

S ucco tash
F a ir  ................... .. ,
Good .............................
F a n c y  .........................

S traw b e rr ie s
S ta n d a rd  ...................
F an cy  .............................  2 76

T om atoes
No. 1 % ...................
No. 2 .......................
No. 10 .................

C H E W IN G  GUM 
A dam s B lack  J a c k  . . . .  65
A dam s S ap p o ta  ...........  70
B eem an ’s  P ep s in  ...........  65
B eech n u t ...........................  65
D oub lem in t .......................  67
F la g  S p ruce  ...................  65
H ersh ey  G um  .................  45
Ju icy  F r u i t  .......................  67
S te rlin g  G um  P e p ........ 65
S p ea rm in t, W rig ley s  . .  67
S p ea rm in t, 6 box  ja r s  3 85
Y u ca tan  .............................  65
Zeno ...................................... 65
O. K. G um  .......................  70
W rig leys  (5 box a s s td .)  65

CH OCO LA TE 
W alte r  B ak e r & Co.

G e rm an ’s  S w ee t .............  24
P rem iu m  ...........................  36
C araca s  .............................  28

W alte r  M. L ow ney  Co.
P rem ium , % s ...................  35
P rem iu m , his  .................  35

C L O T H E S  L IN E
P e r  doz.

No. 40 T w is ted  C otton  1 65 
No. 50 T w isted  C otton  2 00 
No. 60 T w isted  C o tton  2 50 
No. 80 T w isted  C o tton  2 65 
No. 50 B ra ided  C o tton  2 25 
No. 60 B ra ided  C otton  2 40 
No. 80 B ra ided  C otton  2 90 
No. 50 S ash  Cord . . . .  3 00
No. 60 S ash  C o r d ___ 3 50
No. 60 J u te  ...................  1 25
No. 72 J u te  ...................  1 40
No. 60 S i s a l ................... 1 30

G alvanized  W ire  
No. 20, each  100ft. long  1 90 
N o. 19, each  100ft. long 2 10 
No. 20, each  lOOfL long 1 00 
No. 19, e ach  100ft. long 2 10

COCOA
B a k e r’s  ................................ 39
C leveland ........................  41
Colonial, h is  ............... 35
Colonial, his  ...............  33
E p p s .................................... 42
H e rsh e y ’a, % s ...................  32
H e rsh e y ’s, his  .................... SO
H u y le r ................................ 36
Low ney, % s ...............  88
L ow ney, his  ............... 37
Low ney, Vis ..............  37
L ow ney, 6 lb. c an s  . . . .  37
V an  H o u ten , Vis ..........  12
V an  H o u ten , % s ........... 18
V an H o u ten , h is  ..........  36
V an  H o u ten , I s  ............  65
W a n -E ta  ........................ 86
W ebb .................................... 83
W ilbur, Vis .......................  S3
W ilbur, Vis .......................  82

1 90

00

1 40 
1 75 
8 60

T u n a
C ase

V4s, 4 doz. in  c ase  . . . .  4 50 
Vis, 4 doz. in  case  . . . .  7 60 
Is , 4 doz. in  case  ....10  00 

C A TS U P
V an  C am p’s, Vi p in ts  1 90 
V an  C am p’s  p in ts  . . .  2 75

C H E E S E
A cm e .....................
C arson  C ity  . . . .
B rick  .....................
L eiden  ...................
L im b u rg e r ...........
P in eap p le  .............
E d am  ...................
Sap  Sago .............
Swiss. Dementis

@29

@32

COCOANUT
D u n h am ’s  p e r  lb.

%s, 5 lb. c a s e ............... . .  32
%s, 5 lb. c ase  ............. . 31
%8, 15 lb. case  ........... . .  31
%s, 15 lb. case  ........... . , 30
Is , 15 lb. case  ............. . .  29
%s & % s, 16 lb. case . .  30
5 a n d  10c p a ils  ........... 4 25
B ulk , p a ils  ................... 20
Bulk, b a rre ls  ............... 18%
B ak e r 's  B raz il S h redded
70 5c pkgs., p e r  case 3 00
36 10c pkgs., p e r case 3 00
16 10c an d  33 5c pkgs.,

p e r case  ..................... 3 00
B ak e rs  C anned, doz. 1 10

C O F F E E S  RO ASTED
RIO

Com m on ......................... 19
F a ir  ................................. 19%
Cholce ............................. 2»
F an cy  ............................. 21
P ea b erry  ....................... 28

S an to s
C om m on ......................... 20
F a ir  ................................. 20%
Cholce ........................... 21
F an cy  ............................. 23
P eab erry  ....................... 23

Maracaibo
F a ir  ................................. 24
Cholce ............................. 26

Mexlcan
Cholce ............................. 26
F an cy  ............................... 28

Guatem ala
F a ir  ................................. 25
Vfeaer ............................. 18

Java.
P r iv a te  G row th  . . . .  26030
M andling  ...................  31035
A ukola  ..............   30082

M ocha
S h o r t B ean  ...............  25027
L ong  B ean  ...............  24025
H. L. O. G...................  26028

B ogota
F a ir  .................................... 24
F an cy  ...............................  26
E xch an g e  M ark et, S tead y  
Spo t M ark e t, S tro n g

P ack ag e
N ew  Y ork  B asis  

A rbuck le  .......................  21 5 0

M cL aughlin ’s  XX X X  
M cL augh lin ’s  X X X X  

package  coffee is sold to  
re ta ile rs  only. M ail a ll o r 
d e rs  d ire c t to  W . F . M c
L augh lin  & Co., C hicago.

E x tra c ts
H olland, Vi gro . bxs. 95
Felix , Vi g ro ss  ........... 1 15
H um m el's  foil, Vi gro . 85 
H um m el's  tin , Vi gro. 1 43

C O N D E N SED  M ILK
C arn atio n , T a ll ...........6 20
C arn a tio n , B aby  ......... 6 10
D undee, T a ll ...............  5 50
D undee, B a b y ................  5 40
H ebe, T a ll ...................  5 10
H ebe, B aby  ...................  5 00

C O N FE C T IO N E R Y  
S tick  C andy  P a ils

H o reh o u n d  ...................  16
S ta n d a rd  .......................  16

C ases
Ju m b o  .............................  17
B ig S tick  .....................  17
B oston  S u g a r  S tick  . .  20

M ixed C andy
P a ils

B roken  .............................  18
C u t L o af .......................  18
F ren ch  C ream  ............. 20
G rocers .........................  13
K in d e rg a rte n  ............... 19
L ead e r ...........................  17
M onarch  .......................  15
N ovelty  ...........................  18
P a r is  C ream s ............. 19
P rem io  C ream s ........... 22
R oyal ...............................  16
Special ................................16
X  L  O .............................  14

S p ec ia ltie s
P a lls

A uto  K isses  (b a sk e ts ) 19 
B onnie B u tte r  B ite3 . .  23 
B u tte r  C ream  C orn  . .  21 
C aram el Bon B ons . .  21 
C aram el C roquetes . .  20 
C ocoanut W affles  . . . .  20
Coffy Toffy ...................  22
N a tio n a l M in ts  7 lb  t in  24
F udge , W a ln u t ........... 22
F udge , Choc. P e a n u t 21 
F udge , W h ite  C en te r 21 
F udge , C h erry  . . . . . . .  22
F udge , C ocoanut . . . .  22
H oneysuck le  C andy  . .  22
Iced  M aroons .........t. . .  22
Iced O range  Je llies ' . .  19 
I ta l ia n  Bon B ons . . . .  20 
AA L icorice  D rops

5 lb. box ................. 1 75
L ozenges, P e p ...............  20
Lozenges, P in k  ........... 20
M anchus ........................... 20
M olasses K isses, 10

lb. box .........................  20
N u t B u tte r  P uffs  . . . .  20 
S ta r  P a tt ie s ,  A sst. . .  22

C hocolates P a ils
A sso rted  Choc...............  22
A m azon C aram els  . .  23
C ham pion  .......................  19
Choc. C hips, E u re k a  26
C lim ax ...............................  20
E clipse , A sso rted  . . . .  21
Id ea l C hoco lates ..........  21
K londike C hoco lates 27
N abobs .............................  27
N ibble S ticks, box . .1  75
N u t W afe rs  ................... 27
O coro Choc C aram els  25
P e a n u t C l u s t e r s ............ 30
Q u in te tte  .........................  22
R eg in a  ...............................  18
S ta r  C hoco lates ........... 20
S u p erio r Choc, (lig h t)  22

Pop C orn  Goods 
W ith o u t p rises. 

C rack e r J a c k  w ith
coupon .........................  3 50

C ra ck e r-Ja c k  P rize  . .  8 75 
C heckers P rize  ........... 3 75

Cough D rops
Boxes

P u tn a m  M entho l . . . .  1 35 
S m ith  B ros.....................  1 35

N U T S—W hole
lbs.

A lm onds, T a rra g o n a  21 
A lm onds. C alifo rn ia  

so ft shell D ra k e  . . .
B raz ils  .............................  18
F ilb e r ts  .........................  20
CaL No. 1 S. S ............ 24

W aln u ts , N ap les  .........
W aln u ts , G renoble . . .  22 
T ab le  n u ts , fan cy  . . . .1 6 %
P ecan s , L a rg e  ............. 17
P ecan s , Ex. L a rg e  . .  20

Shelled
No. 1 S p an ish  Shelled

P e a n u ts  ........... 16 @16%
E x. Lg. V a. Shelled

P e a n u t3 ........... 16% @17
P e c an  H a lv es  ........... @90
W aln u t H a lv es  ........... 65
F ilb e r t M ea ts  ........... @42
A lm onds ...................  @60
J o rd a n  A lm onds . . . .

P e a n u ts  
F an cy  H  P  S uns

R aw  ................. 13% @14%
R o asted  ........... 14%@15%

H P  Ju m b o
R aw  ................. 14%@15%
R o asted  ........... 15% @16%

CREAM  TA RTA R
B arre ls  o r  D rum s ......... 63
B oxes ...................................  15

D R IED  FR U IT S  
A pples

E v a p ’ed, Choice, blk  @16 
E v ap ’d  F a n c y  b lk . .  @

A prico ts
C a lifo rn ia  ...................  @26

C iln lii
C orsican  ................   @27

C u rra n ts
Im p o rted , 1 lb. pkg. . .  26 
Im ported , bu lk  ...........  25%

P each es
M uirs—Choice, 25 lb. . .  12 
M uirs—F an cy , 25 lb. . .  13 
F ancy , Pee led , 26 lb. . . . .

Peel
L em on, A m erican  ........... 22
O range, A m erican  . . . .  23

R aisin s
C luster, 20 c a r to n s  . . .  
Loose M uscatels, 4 Cr. 9 
Loose M usca tels, 3 Cr. 8% 
L. M. Seeded lib . 10% @11

C alifo rn ia  P ru n es  
90-100 25 lb. boxes ..@ 10%  
80- 90 25 lb. boxes ..@ 11 
70- 80 25 lb. boxes ..@ 12 
60- 70 25 lb. boxes ..@ 13%  
50- 60 25 lb. boxes ..@ 14 
40- 50 25 lb. boxes ..@ 16

FA R IN A C EO U 8 GOOD8 
B eans

C alifo rn ia  L im as . . . .  16% 
M ed. H an d  P ick ed  . . .  15 
B row n, H o l l a n d ...........

F a rin a
25 1 lb. p ack ag es  . . . .  2 65 
B ulk, p e r  100 lb ...................9

O riginal H olland R usk  
P ack ed  12 ro lls  to  c o n ta in e r 
3 c o n ta in e rs  (40) ro lls  3 80

H om iny
P e a rl, 100 lb. s ac k  . . . .  6 00 

M acaroni.
D om estic, 10 lb. box . .  1 30 
Im ported , 25 lb. box . .  
S k in n e r’s  24s, case  1 87%

P ea rl B arley
C h es te r ...........................  6 00
P o r ta g e  .........................  7 50

P e a s
G reen, W isconsin , lb. 11% 
S plit, lb .............................  n g

Sago
E a s t  In d ia  .......................  15
G erm an , sack s  ...............  15
G erm an, b ro k en  pkg.

T ap ioca
F lak e , 100 lb. s ac k s  . . .  15 
P e a rl, 100 lb. sack s  . . .  15
P earl, 36 p k g s ...............2 75
M inute, 10c, 3 doz. . .. .8  25

F ISH IN G  TA C K L E
% to  1 in .............................  6
1% to  2 in ...........................  7
1% to  2 in ...........................  9
1% to  2 in ...........................  11
l  }»»............   163 in ........................................  20

C otton  L ines
No. 1, 10 fe e t ...................  5
No. 2, 16 fe e t .................  7
No. 3, 15 fe e t ...................  9
No. 4, 16 fe e t ...................  10
No. 5, 15 fe e t .................  11
No. 6, 15 fe e t ...................  12
No. 7, 15 fe e t ...................  15
No. 8, 15 fe e t .................  18
No. 9, 15 fe e t .................  20

Linen L ines
Sm all .................................  20
M edium  .............................  26
L a rg e  .................................  34

Poles
Bam boo, 16 ft. ,  p e r  doz. 60 
Bam boo, 14 ft. ,  p e r  doz. 55 
B am boo, 18 f t ,  p e r  doz. 80

FLAVORING EX TRA C TS 
Jen n in g s  D C B rand 

P u re  V an ila  
T erp en e less  

P u re  L em on
P e r  Doz.

7 D ram  15 C en t . .
1% O unce 20 C en t 
2 O unce 3U C en t .
2% O unce 35 C ent 
2% O unce 40 C ent 
4 O unce 55 C en t .
8 O unce 90 C en t . .
7 D ram  A ssorted  
1 % O unce A ssorted  . . 2 0 «

FLO UR AND F E E D  
G rand  R ap ids G ra in  & 

M illing Co.
W in te r  W h ea t

P u rity  P a te n t  ........... 11 35
F ancy  S p ring  ........... 12 50
W izard G rah am  . . . .  11 00 
W izard, G ran . M eal 12 00 
W izard  B uckw ’t  cw t. 7 00
Rye ...............................  11 00
K aw ’s  B es t .................  12 50

tiiev f 'i ty  M illing Co
Lily  W h ite  ................. 11 50
L ig h t L oaf ................. 11 10
G rah am  . . . . : .................  4 90
G ran en a  H e a lth  ........  5 00
G ran. M eal ................... 5 50
B olted  M eal ................. 5 40
W atso n -H ig g in s  M illing Co.
N ew  P erfec tio n  ___  11 50
T ip  Top F lo u r  ........... 11 10
Golden S heaf F lo u r  10 60 
M arsh a lls  B est F lo u r  12 00 
W aterto w n  W isconsin

Kye ...........................  10 00
W orden G rocer Co. 

Q uaker, % s c lo th  . .  10 85 
Q uaker, %s c lo th  . .  10 75 
Q uaker, %s c lo th  . .  10 65 
Q uaker, % s p a p e r  . .  10 75 
Q uaker, %s p a p e r  . .  10 65 

K a n s a s  H a rd  w h e a t  
W orden G rocer Co. 

A m erican  E ag le , % s 11 85 
A m erican  E ag ie , %s 11 75 
A m erican  E ag le , %s 11 65 

Spring  W h ea t 
Ju d so n  G rocer Co. 

C ereso ta , % s c lo th  . .  12 30 
C ereso ta , %s clo tu  . .  12 20 
C ereso ta , %3 c lo th  . .  12 10 

W orden  G rocer Co. 
W ingold, %s c lo th  . .  12 00 
W ingold, % s c lo th  . .  12 05 
W ingold, %s c lo th  . .  11 95 

Meal
B olted ...........................  10 55
Golden G ran u la ted  . .  10 75 

W heat
Red ...................................  2 08
W h ite  .............................  2 05

O ats
M ichigan c a r lo ts  ........... 65
L es3 th a n  ca r io ts  ......... 68

C om
C arlo ts  ...........................  2 14
L ess th a n  c a r lo ts  . . . .  2 17

H ay
C arlo ts  .........................  20 00
L e3s th a n  c a r lo ts  . .  22 00 

Feed
S tre e t C ar F eed  ___  75 00
No. 1 c o rn  & o a t  F d  75 00
C racked  C orn ........... 80 00
C oarse C orn  M eal . .  80 00 

F R U IT  JA R S
M ason, p ts ., p e r  gro . 7 00 
M ason, q ts ., p e r  gro . 7 40 
M ason, % gal. p e r  g ro . 9 85 
M ason, c an  tops, gro . 2 75 

G E L A T IN E
Cox’s, 1 doz. la rg e  . . .  1 45 
Cox’3, 1 doz. sm all . .  90
K nox’s S park ling , doz. 1 75 
K nox’s  Spark ling , g r. 20 50 
K n o x 's  A cidu’d  doz. . .  1 85
M inute, 1 doz................. 1 25
M inute , 3 doz.....................3 75
N elson ’s  .........................  1 50
O xford ......................... ", 75
P ly m o u th  Rock, P h o s  1 40 
P ly m o u th  Rock, P la in  1 25 
W au k esh a  .....................  1 $0

GRAIN BAGS 
B road  G auge, 12 oz. . .  24
C lim ax, 14 oz.................... 29
S ta rk , A, 16 oz...................

H E R B S
Sage .................................... 15
H ops .................................... 15
L aure l L eav es  ...............  15
S enna  L eav es  .................  26

H ID E S AND P E L T S  
H ides

G reen, No. 1 ...............  17
G reen, No. 2 ............. ' .  16
Cured, No. 1 .............. 19
Cured, No. 2 .............. 18
C alfsk in , g reen , No. 1 25 
C alfsk in , g reen , No. 2 23% 
C alfsk in , cured , No. 1 27 
C alfsk in , cu red , No. 2 25%
H orse, No. 1 ............... 6 00
H orse, No. 2 ............... 5 00

P e lts
Old W ool ............... 75@2 00
L am bs ..................... 50@1 50
S h earlin g s  ............. 50@1 50

Tallow
P rim e  .........................  @13
No. 1 .........................  @12
No. 2 ...........................  @11
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Wool
U nw ashed , med- . .  @90 
U nw ashed , fine . . . .  @55

FU R S
Coon, la rg e  ................... 3 50
Coon, m ed ium  .........  2 50
Coon, sm all .................. 1 00
M ink, la rg e  ................. 4 50
M ink, m edium  .........  3 25
M ink, sm all .................. 2 00
M u sk ra ts , w in te r  ........... 65
M u sk ra ts , fa ll .................  45
M u sk ra ts , sm all fa ll . . . .  30
M u sk ra ts , k i t t s  .............  10
S kunk , No. 1 ...............  4 25
Skunk , No. 2 ............... 3 00
S'kunk, No. 3 ............... 1 90
Skunk , No. 4 ...............  90

H O N EY
A.. G. W oo d m an ’s  B rand .
7 ok., p e r  doz. ...............
20 oz., p e r  doz..................3 90

H O RSE RADISH
P e r  doz.................................. 90

JE L L Y
51b. pa ils , p e r  doz. . .

151b. pa ils , p e r  p a il . . .  .1 30 
301b. pa ils , p e r  p a il . . . .  2 50 

J iffy -Je ll
S tr a ig h t o r  A sso rted

P e r  doz........... ..................  1 15
P e r  case , p e r  4 doz. . .  4 60 
E ig h t F la v o rs : R asp b erry , 
S traw b e rry , C herry , L em 
on, O range, L im e, P in e 
apple , M int.

JE L L Y  G LA SSES 
% p t. in  bbls., p e r  doz. 25 
% p t. in  bbls., p e r  doz. 27
8 oz. capped  in  bbls.,

p e r  doz...............................  27
M A P L E IN E

2 oz. b o ttle s , p e r  doz. 3 00 
1 oz. b o ttle s , p e r  doz. 1 75 
16 oz. b o ttle s , p e r  dz. 16 50 
32 oz'. b o ttle s , p e r  dz. 30 00 

M INCE M EAT
P e r  case  .........................  3 75

M OLASSES 
N ew  O rleans

F a n c y  O pen K e ttle  . . . .  56
C hoice ...............................  52
Good ..................................
S tock  ....................................

H a lf  b a rre ls  2c e x tra
R ed  H en , No. 2 ........  2 30
R ed H en , No. 2% ------- 2 90 .
R ed  H en , No. 5 .......  2 80
Red H en , N o, 10 __  2 65
U ncle B en, No. 2 . . . . 2  30 
U ncle B en, No. 2% . .  2 90 
U ncle B en, No. 5 . . . .  2 80
U ncle B en, No. 1 0 ___ 2 65
G in g er C ake, No. 2 . .  2 65 
G in g er C ake, No. 2% 3 20 
G inger C ake. No. 5 . .  3 10
O. & L. O pen K e ttle ,

No. 2% .......................  4 25
M USTARD

% lb. 6 lb. box ...............  16
O LIV E S

B ulk, 1 ga l. kegs 1 20@1 30 
B ulk, 2 gal. k eg s  1 15@1 25 
B ulk, 5 ga l. k eg s  1 05@1 15
Stuffed , 5 oz...................  1 10
S tuffed , 5 oz...................  1 15
Stuffed , 14 oz..................... 2 50
P it te d  (n o t s tu ffed )

14 oz.............................. 2 50
M anzan llla , 8 oz. . . . .  1 10
L unch , 10 oz.................. 1 50
L unch , 16 oz.................. 2 60
Q ueen. M am m oth , 19

oz.....................................  5 00
Q ueen, M am m oth , 28

o s ......................................  6 25
Olive Chow, 2 doz. cs.

p e r  doz.......................... 2 25
P E A N U T  B U T T E R  
B el-C ar-M o B rand

4 oz. 4 doz. in  case  . .3 60
7 oz. 2 doz. in case  . .  2 90
8 oz. 2 doz. in case  . .  3 30 
18 oz. 1 doz. in case  . .  3 00
5 lb. pa ils , 6 in  c ra te  5 50
10 lb. p a ils  .................... 19
15 lb. p a ils  .................... 18%
25 lb. p a lls  ....................  18
50 lb. t in s  .....................  17%
PE T R O L E U M  PRO D U CTS

Iro n  B arre ls
P e rfec tio n  .....................  11.
Red C row n G asoline  . .  21.5 
G as M achine  G asoline 35.9 
V M & P  N a p h th a  . .  21. 
C ap ito l C ylinder, W ood

B bls..................................  36.9
C ap ito l C ylinder, Iro n

B b ls ..................................  35.9
A tla n tic  R ed  E ng ine,

Iro n  B b ls ..........................21.9
W in te r  B lack . Iro n

B b ls ..................................  11-9
P o la rin e , Iro n  B bls. . .  38.9 

P IC K L E S  
M edium

B arre ls , 1,200 co u n t 12 00 
TTalf bbls., 600 c o u n t 6 50
5 g a llon  kegs  ............. 2 60

Sm all
B a r re ls  .......................  14 00
H a lf b a rre ls  ...............  7 50
5 gallon k eg 3 ........... 2 80

G herk ins
B a rre ls  .........................  25 00
H a lf b a rre ls  ............... 13 00
5 gallon  k eg s  ............... 4 50

S w ee t Sm all
B a rre ls  .........................  24 00
H a lf b a rre ls  ............... 12 50
5 g a llon  k eg s  ...............  4 20

PIPES
Clay, No. 216, p e r  box 
C lay, T . D . fu ll c o u n t 80 
Cob, 3 doz. in  box . .  1 25 

P L A Y IN G  CAR D S  
No. 90 S te am b o a t . . . .  2 25
No. 808, B icycle ......... 3 50
P e n n a n t .........................  3 25

PO TASH
B a b b itt’s, 2 doz........... 1 90

P R O V IS IO N S  
Barreled Pork  

C lear B ack  . .  51 00@52 00 
S h o r t C u t C lr 48 00@49 00
B ean  ............... 47 00@48 00
B risk e t, C lear 52 00@53 00
P ig  ....................................
C lear F a m ily  ............. 35 00

D ry Salt Meats 
Sr P  B ellies . .  32 00@33 00 

Lard
P u re  in  tie rc e s  ..29%  @30 
C om pound L a rd  22%@23 
80 lb. tu b s  . .  .ad v a n c e  % 
60 lb. tu b s  . .  .ad v an ce  % 
50 lb. tu b s  . . .a d v a n c e  % 
20 lb. p a ils  . . .a d v a n c e  % 
10 lb. p a ils  . . .a d v a n c e  % 
5 lb. p a ils  . . .  ad v an ce  1 
3 lb. p a ils  . . .a d v a n c e  1 

Sm oked Meats
H am s, 14-16 lb. 28 @29
H am s, 16-18 lb. 27 @28
H am s, 18-20 lb. 26 @27
H am , d ried  beef

s e ts  ................... 29 @30
C alifo rn ia  H am s 23 @23%
P icn ic  B oiled

H a m s  ............... 31 @82
Boiled H a m s  . . 41 @42
M inced H a m s  . . 20 @21
B acon ................. 37 @42

S au sag es
B ologna .........................  15
L iv e r ...............................  12
F ra n k fo r t  .....................  17
P o rk  .........................  14@15
V eal .................................. 11
T ongue  ...........................  11
H ead ch eese  ...................  14

Beef
B oneless . . . .  25 00@27 00 
R um p, new  . .  30 00@31 00 

P lg ’a  F e e t
% bb ls ................................ 1 75
% bbls., 40 lb s ..................3 40
% bb ls ....................................9 00
1 bb l.................................. 16 00

Y rlpe
K its , 15 lb s .......................  90
% bbls., 40 lb s ..................1 60
% bbls., 80 lb s ..................3 00

C asin g s
H ogs, p e r lb .......................  35
B eef, round  s e t  . .  19@20 
Beef, m iddles, s e t  . .  45@55
Sheep ...................  1 15@1 35

U ncolored O leom argerlne
Solid D a iry  ........... 23 @ 26
C o u n try  Rolls . . . .  28 @29

C anned  M eats 
C orned B eef, 2 lb. . .  6 50 
C orned B eef, 1 lb. . .  3 75
R o as t -Beef, 2 lb ...........6 50
R o as t B eef, 1 lb ...........3 75
P o tte d  M eat, H am

F lav o r, % s .................  55
P o tte d  M eat, H am

F lav o r, % s .................  95
D eviled M eat, H am

F lav o r, % s ...................  52
D eviled M eat, H am

F lav o r, % s ...............  1 00
P o tte d  T ongue, % s . .  55
P o tte d  T ongue, % s . .  1 00 

R ICE
F a n c y  .........................
B lue Rose ............... 8%@8%
B roken  .......................

R O LLE D  OATS
M onarch , b b ls ..................10 00
Rolled A vena, bbls. 10 25 
S teel C ut, 100 lb. sks. 5 10 
M onarch , 90 lb. sks. . .  4 90 
Q uaker, 18 R eg u la r . .  1 75 
Q uaker, 20 F a m ily  . .  5 60 

SALAD D R E S8INQ 
C olum bia, % p in t  . . . .  2 25
Colum bia. 1 p in t ......... 4 00
D u rk ee ’s, la rg e , 1 doz. 4 20 
D u rk ee ’s, sm all, 2 doz. 5 00 
S n id e r’s, la rg e , 1 doz. 2 40 
S n id e r’s, sm all, 2 doz. 1 45

SA L ER A TU S 
P ack ed  60 lb3. in  box. 

A rm  an d  H a m m e r . .  3 10 
W y an d o tte , 100 % s . .  3 00 

SAL SODA
G ran u la ted , bb ls........... 1 40
G ran u la ted , 100 lbs. cs. 1 50 
G ran u la ted , 36 pkgs. . .1 40

SA L T
C om m on G rades

100 3 lb. sac k s  .............  3 15
70 4 lb. sac k s  ............. 3 05
60 5 lb. sac k s  ............. 3 05
28 10 lb. sac k s  ...........  2 90
56 lb. sack s  .................  48
28 lb. sack 3 ...............  27

W arsaw
56 lb. s ac k s  ...................  26
28 lb. d a iry  in  d rill b ag s  20 

S olar Rock
56 lb. sac k s  .....................  43

Com m on
G ran u la ted , F in e  . . . .  1 80 
M edium , l i n e  .............  1 90

S A L T  F I3H  
Cod

L arge, w hole ........... @12
Sm all, w hole ........... @11%
S tr ip s  o r  b rick s  . .  16@19
Pollock .......................  @10

H olland H errin g
S ta n d a rd s , bb ls ........... 13 50
Y. M., bb ls..................  15 00
S tan d a rd , k eg s  .........  85
Y. M. k e g s .....................  96

H errin g
M ed. F a t  Split, 200 lbs. 8 00 
L ab o rad o r S p ilt 200 lb. 10 00 
N orw ay , 4 K , 200 lbs. 16 50 
Special, 8 lb. p a ils  . . . .  70
Scaled, in  boxes .............  17
B oned, 10 lb. boxes . . . .  17 

Trout
N o. 1, 100 lb s ..................... 7 50
No. 1, 40 lb s ....................... 2 25
No. 1. 10 lb s ...................  90
No'. 1. f  lbs. ...............  7«

M ackerel
M ess, 100 lb s ...............  20 00
M ess, 40 lb s .....................  8 50
M ess, 10 lb s .....................  2 40
M es3, 8 lb s ........................  1 85
No. 1, 100 lb s ............... 19 00
No. 1, 40 lb s ....................  8 10
No. 1, 10 lb s ....................  2 10

L ake  H errin g
100 lb s .................................  4 00
40 lb s ............................ 2 35
10 lb s ................................. 58

8 lb s ................................ 54

S E E D S
A nise  ...............................  35
C an ary , S m y rn a  . . . .  11
C araw a y  .......................  75
C ardom on, M ala b a r 1 20
C elery  ...........................  45
H em p, R u s s ia n ............. 7%
M ixed B ird  ...................  9
M u sta rd , w h ite  ........... 22
P o p p y  ...............................  70
R ap e  .................................  15

SH O E BLA CK IN G  
H an d y  Box, la rg e  3 dz. 3 50 
H an d y  Box, sm all . .  1 25 
B ixby ’s R oyal P o lish  85 
M iller’s  C row n P o lish  85 

S N U F F
Scotch , in  b lad d ers  . . .  37
M accaboy, in  j a r s ...........35
F ren c h  R app le  in  ja r s  . .  43 

SODA
B oxes .................................. 5%
K egs, E n g lish  ................. 4%

S P IC E S  
W hole Spices 

A llspice, J a m a ic a  ..9@ 10 
Allspice, lg. G arden  @11 
Cloves, Z an z ib a r . .  @50 
C assia , C an to n  . . . .  @20 
C assia , 5c pkg. doz. @35 
G inger, A frican  . . . .  @15 
G inger, C ochin . . . .  @20
M ace, P e n a n g ........... @90
M ixed, No. 1 ........... @17
M ixed, No. 2 ............. @16
M ixed, 5c pkgs. dz. @45 
N u tm eg s, 70-80 . . . .  @35 
N u tm eg s, 105-110 . .  @30
P ep p er, B lack  ......... @30
P epper, W h ite  ......... @32
P ep p er, C ayenne  . .  @22 
P a p rik a , H u n g a ria n  

P u re  G round In Bulk 
A llspice, J a m a ic a  . .  @16 
Cloves, Z an z ib a r . .  @66 
C assia, C an to n  . . . .  @32 
G inger, A frican  . . . .  @24
M ace, P e n a n g  ......... @1 00
N u tm eg s  .....................  @36
P epper, B lack  ........... @30
P epper, W h ite  ........  @40 '
P epper, C ayenne  ..- @30 
P a p rik a , H u n g a r ia n  @45

STA RCH
Corn

K ingsfo rd , 40 lbs. . .  9%
M uzzy, 48 lib . pkgs. 9% 

K ingsford
S ilver Gloss, 40 lib . . .  9% 

Gloss
A rgo, 48 5c p k g s .......... 2 40
S ilver G1o3s, 16 31bs. . .  9% 
S ilver G loss, 12 61bs. . .  9%

M uzzy
48 lib . p ack ag es  .......... 9%
16 31b. p ack ag es  .......... 9%
12 61b. p ack ag es  .......... 9%
50 lb. boxes ................  6%

SY R U PS
Corn

B arre ls  ...............................
H a lf  b a rre ls  ...................
B lue K aro , No. 1%,

2 doz..............................3 05
B lue K aro , No. 2, 2 dz. 3 80 
B lue K aro , No. 2%, 2

doz..................................... 4 60
B lue K aro , N o. 5. 1 dz. 4 45 
Blue K aro , No. 10, %

doz..................................... 4 30
R ed K aro , No. 1%, 2

doz..................................  3 20
Red K aro , No. 2, 2 dz. 4 05 
Red K aro , N o. 2% 2dz. 5 00 
R ed  K aro , No. 5, 1 dz. 4 85 
R ed K aro , No. 10 % 

doz..................................... 4 60

P u re  C ane
F a ir  .................................. 16
Good ...............................  29
C hoice ...........................  25

T A B L E  8A U CE8
H alfo rd , la rg e  ............. 3 75
H alfo rd , sm all .............  2 26

T E A
U ncolored J a p a n

M edium  .......................  20@25
C hoice .........................  28@33
F a n c y  ...........................  36@45
B ask e t-fired  M ed’m  28@30 
B ask e t-fired  C hoice 35@37 
B ask e t-fired  F a n c y  38@45
No. 1 N ibs ................. 30@32
S iftings, bu lk  ...........  9@10
S iftings , 1 lb. pkgs. 12@14 

G unpow der
M oyune, M edium  . .  28@33 
M oyune, Choice . .  35@40 
P in g  Suey, M edium  25@30 
P in g  Suey, Choice 35 @40 
P in g  Suey, F a n c y  . .  45@50 

Y oung H yson1
C hoice .......................  28 @80
FAncy ...........................  45 @56

Oolong
F o rm o sa , M edium  . .  25 @26 
F o rm o sa , Choice . .  32@35 
F o rm o sa , F a n c y  . .  50@60 

E nglish  B re a k fa s t 
Congou, M edium  . .  25@30
Congou, Choice ___  30@35
Congou, F an cy  . . . .  40@60 
Congou, E x. F a n c y  60@80 

Ceylon
Pekoe, M edium  . . . .  28@30 
D r. Pekoe, Choice ..30@35 
F lo w ery  O. P . F a n c y  40@50

CIGARS
P e te r  D ornbos B ran d s  

D om bos Single
B in d er .......................  37 00

D ornbos, P e rfec to s  . .  37 00 
D ornbos, B ism arck  73 00
A llan  D. G r a n t ........... 65 00
A llan D ..........................  35 00

Jo h n so n  C ig a r Co.’s  B ran d  
D u tch  M as te rs  C lub 75 00 
D u tch  M aste rs , B an  75 00 
D u tch  M as te rs , Inv . 75 00 
D u tch  M aste rs , P a n . 75 00 
D u tch  M as te r  G rande  72 00 
E l P o r ta n a  
D u tch  M aste rs , 5c 
S. C. W .
Gee J a y

A bove fo u r b ra n d s  a re
sold on follow ing b a sis :
L ess  th a n  300 ........... 37 00
300 a sso rted  ................. 36 00
2500 a sso rted  ............... 35 00

2% c ash  d isco u n t on all 
pu rchases .
W orden G rocer Co. B rands
B oston  S tr a ig h t .........37 00
T ra n s  M ichigan ......... 37 50
C. P . L ..............................37 50
C ourt R oyal ..................43 00
H em m e te r’s  C h am 

pion ............................... 42 50
Iroquois  ..........................42 50
L a  A zora  A g reem en t 38 50 
L a  A zora  B ism arck  ..70  00
W h aleback  ................... 37 00
W o rd en ’s  H a n d  M ade 36 00
B. L ................................. 40 00

T W IN E
C otton , 3 ply .....................  48
C otton , 4 p ly  ...........  48
J u te , 2 p ly  .......................  25
H em p, 6 p ly  .....................  34
F lax , m edium  ...........  35
W ool, 100 lb. ba le s  __  18

VINEGAR
W h ite  W ine , 40 g ra in  17 
W h ite  W ine, 80 g ra in  22 
W h ite  W ine, 100 g ra in  25

O akland V in eg ar & P ick le  
Co.’s  B ran d s  

H igh land  app le  cider. 
O ak land  app le  c id e r . .
S ta te  Seal s u g a r .........
B lue R ibbon C orn  . .  
O akland w h ite  p lck lg  

P a ck ag es  free .
W IC K IN G

No. 0, p e r  g r o s s ................. 35
No. 1, p e r g ro ss  ............. 45
No. 2, p e r  g ro ss  .............  60
No. 3, p e r  g ro ss  .............  90

W O O D E N W A R E
B ask e ts

B ushels  .........................  1 20
B ushels, w ide b an d  . .1  45 
M ark e t, d rop  h an d le  . .  55 
M arket, s ing le  han d le  60
S plin t, la rg e  ............... 4 00
Splin t, m e d iu m .............3 50
Splint, sm all ............... 3 00
W illow , C lothes, la rg e  
W illow , C lothes, sm all 
W illow , C lothes, m e’m

B u tte r  P la te s  
O vals

% lb., 250 in  c ra te  ......... 45
% lb., 250 in c ra te  ......... 45
1 lb., 250 in  c ra te  ............  50
2 lb., 250 in  c ra te  ............  55
3 lb ., 250 In c ra te  ............  70
5 lb., 250 in  c ra te  .............. 90

W ire  E n d
1 lb., 250 in  c ra te  ............  45
2 lb., 250 in  c ra te  ............  50
3 lb., 250 in  c ra te  ............  6f
5 lb., 20 in  c ra te  ........... 70

C hurns
B arre l, 5 gal., each  . .  2 40 
B arre l, 10 ga l., each  . .  2 55

C lo thes P in s  
R ound H ead

4% inch, 5 g ro ss  ----- 70
C artons, No. 24, 24s, bxs. 75

Egg C ra te s  and  F ille rs  
H u m p ty  D um pty , 12 dz. 20
No. 1 c o m p le te ...............  42
No. 2 com plete  .............  35
C ase, m edium , 12 s e ts  1 30

F a u ce ts
C ork lined, 3 in ................... 70
C ork lined, 9 in ..................80
C ork lined, 10 in ................. 90

Mop S tick s
T ro ja n  s p r i n g ................. 1 35
E clip se  p a te n t sp rin g  1 35
No. 1 com m on ........... 1 35
No. 2, p a t. b ru sh  hold 1 35
Ideal, No. 7 ......................1 35
121b. c o t to n  m o p  h e a d s  1 75

P alls
10 q t. G alvanized  . . . .  3 25 
12 qt. G alvanized  . . . .  3 75 
14 q t. G alvanized  . . . .  4 25 
F ib re  ...............................  5 50

T oo thp icks
B irch . 100 p ack ag es  . .  2 00 
Id ea l ...............................  85

T ra p s
M ouse, wood, 2 hoels . .  22 
M ouse, wood, 4 holes . .  45 
10 q t. G alvan ized  . . . .  1 55 
12 q t. G alvan ized  . . . .  1 70 
14 q t. G alvan ized  . . . .  1 90 
M ouse, wood, 6 holes . .  70 
M ouse, tin , 5 holes . . . .  65
R at, wood ...........................  80
R at, sp rin g  ..........................75

T u b s
No. 1 F ib re  ................... 16 50
No. 2 F ib re  ................. 15 00
No. 3 F ib re  ................... 13 50
L a rg e  G alvan ized  . . .  12 00 
M edium  G alvan ized  10 25 
Sm all G alvan ized  ----- 9 25

Soap Powders 
Jo h n so n ’s F ine . 48 2 3 25
Jo h n so n ’s X X X  100 5c 4 40
R ub-N o-M ore ..............  4 50
N ine O’Clock ............... 3 85
I .a u tz  N ap h th a , 60s . .  2 55 
Q ueen A nne, 60s . . . .  3 00
O ak Leaf, 100s ........... 4 25
O ak L eaf, 24s ............... 5 00

W ashing  Powders 
Snow  Boy, 100 pkgs. 5 00 
Snow  Boy, 60 pkgs. . .  3 00 
Snow  Boy, 48 pkgs. . .  4 80 
Snow  Boy, 24 pkgs. . .  4 25 
Snow  Boy, 20 pkgs. . .  4 75

SPECIAL 
Price Current

A R C TIC
E V A P O R A T E D  M IL K

T all ...................................  6 00
B aby  ...............................  4 25

M an u fac tu red  by G rand  
L edge M ilk Co.

Sold by a ll jobbers  a n d  
N a tio n a l G rocer Co., G rand  
R apids.

B A K IN G  P O W D E R  
K C

Doz.
10c, 4 doz. in  case  . . . .  95
15c, 4 doz. in  case  . . . .  1 40 
25c, 4 doz. in  case  . . . .  2 35 
50c, 2 doz. p la in  to p  4 50 
80c, 1 doz. p la in  to p  7 00 
10 lb. % dz., p la in  to p  14 00 

K  C B ak in g  P ow der is 
g u a ra n te ed  to  com ply w ith  
A L L  P u re  Food L aw s, both 
S ta te  and  N a tio n a l.

Royal

10c s ize  . . .  1 00 
%lb. can s  1 45 
6 oz. c an s  2 00 
%lb. c a n s  2 55 
%lb. c a n s  3 95 

!i||| lib . c an s  . .  4 95 
ma 51b. c an s  23 70

W ash b o ard s
B anner, Globe ........... 8 75
B rass , S ingle ............... 6 75
G lass, S ingle ............... 4 00
D ouble P ee rle ss  ......... 6 25
Single P e e rle ss  ........... 5 50
N o rth e rn  Q ueen ......... 4 75
Good E n o u g h  ............... 4 65
U n iv e rsa l .......................  5 00

W ood Bowls
13 in. B u tte r  ...............  1 90
15 in. B u tte r  ...............  7 00
17 in. B u tte r  ............ 8 00
19 in. B u tte r  ............... 11 00

W R A P P IN G  P A P E R  
F ib re  M anila, w h ite  . .  5% 
F ibre, M anila, colored
No. 1 M an ila  ............... 6%
B u tc h e rs ’ M an ila  . . . .  6%
K ra f t  ...............................  9
W ax  B u tte r , sh o r t c ’n t  16 
W ax  B u tte r , full c ’n t  20 
P a rc h m ’t  B u tte r , ro lls 19

Y EA ST CA KE
M agic, 3 doz....................  1 15
S unligh t, 3 doz.................. 1 00
S unligh t, 1% doz........... 50
Y east Foam , 3 doz. . .  1 15 
Y eas t F oam , 1% doz. 85

W indow  C leaners 
12 in .................................... 1 65
14 in .................................... 1 85
16 in .................................... 2 30

SOAP
L au tz  Bros. & Co.

Acme, 100 cak es  ......... 5 00
B ig M aster, 100 blocks 5 45
C lim ax ...........................  4 60
I.au tz  N a p h th a  .........  5 50
Q ueen W h ite  ..............  4 50
O ak L eaf ....................... 5 00
Q ueen A nne ................. 5 00
Q ueen -Anne, 30 can s  1 80 
Q ueen A nne, 60 c an s  3 60 
Snow  M aid. 30 can s  . .  1 80 
Snow  M aid, 60 can s  . .  3 60 

P ro c to r & G am ble Co.
L enox  .............................  4 75
Ivory , 6 oz......................  5 65
Ivory , 10 oz....................  9 20
S ta r  .................................  4 35

S w ift t t  C om pany
S w ift's  P r id e  ...............  4 75
W hite  L a u n d ry  ........... 4 85
Wool, 6 oz. b a rs  . . . .  5 15 
W ool, 10 oz. b a rs  . . . .  7 00

T rad e sm a n  C om pany 
B lack  H aw k , one box 3 75 
B lack  H aw k, five bxs 3 70 
B lack  H aw k , te n  bxs 3 65 

Box c o n ta in s  72 cakes. I t  
is a  m o s t re m a rk a b le  d ir t  
an d  g re a se  rem over, w ith 
o u t in ju ry  to  th e  sk in .

Scouring
Sapolio, g ro ss  lo ts  . .  9 60 
Sapolio, h a lf  gro . lo ts  4 85 
Sapolio, sing le  boxes 2 40 
Sapolio, h an d  ...............  2 40

A X L E  GREASE

1 lb. boxes, p e r  g ro ss  9 90 
3 lb. boxes, p e r g ro ss  26 10

CHARCOAL
V C ar lo ts  o r  local s h ip m e n ts .» 
* bu lk  o r  sacked  in  p ape r o r ,  
’ ’ju te .. P o u ltry  •. and s to c k ' 
» •charcoalf

D t£W E Y -SM IT H  C O .,Jickson ,M ch.
»Successor to M. O. D EW EY  CO.

THE ONLY
5c CLEANSER

IflTCHEtf
uicnzer

Guaranteed to equal the best 10c 
kinds. 80 can cases $3.20 per case.

SALT

M orton’s  S a lt
P e r  case , 24 2 lb s .......... 1 80
F ive  case  lo ts  .............  1 70
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W!hy Every Merchant Should Read 
the Tradesman.

IN r i t te n  for the T rad esm an .
1. C urren t price lists and trade re 

view articles are indispensable to one 
who would be well posted in his b u si
ness. N ot being wrell posted m eans 
frequent losses if not final failure.

2. T he young m erchant who real
izes his inexperience and need will 
find the  best of help in the T rad es
man. T he one who th inks he does 
no t need a trade  paper or has no tim e 
to  read  one will be agreeably  su rp ris
ed a fte r a sho rt term  of read ing  the 
paper.

3. Age and long experience in any 
business never m akes a m an inde
pendent of help or suggestions from 
o thers, especially fellow m erchants.

4. T he m ore one succeeds or en
larges his business the  w ider should 
be the range of his enquiries and in
vestigations. T he T radesm an offers 
exactly  w hat he needs.

5. A frequent annoyance to  the 
re ta ile r is to  have to  deal w ith people 
w ho are n o t posted  in regard  to  
prices, quality o r seasonableness of 
goods. H ow  about the sam e m er
chant annoying the w holesaler with 
com plaints based solely on ignorance 
and suspicion?

6. R eading the  T radesm an will 
give a m erchant a better, tru er con
ception of the ch aracter of salesmen, 
w holesalers, m anufacturers, bankers 
and cap italists w ith whom  his line of 
business is inseparably  connected.

7. T he man w ho reads only w hat 
he th inks he needs to  m ake m oney 
will be biased, narrow , w'arped, one
sided. unsym m etrical in character. 
T he T radesm an has a m oral and en
ligh ten ing  side, a corrective and up
lifting tendency. O th er th ings aside, 
it is a valuable hom e and lite rary  pub
lication.

8. T he exposure by the T radesm an 
of frequent a ttem p ts  at fraud and im 
position upon m erchants are w arnings 
m uch appreciated  except by those who 
th ink  no one sharp enough to  “put 
one over" on them . O nce in a while- 
such men get “let dow n” as badly as 
the novice in business—usually  a fte r 
it was exposed by the T radesm an.

9. The m erchant who assim ilate 
the standards of business advocated 
by the T radesm an will enjoy an hon
orable position am ong all m en with 
w'hom he deals.

10. L est we forget, every issue of 
the T radesm an b rings to  m ind som e
th in g  the m erchant needs to  look af
ter, which he had intended to  do at 
the proper tim e o r som eth ing  he nev
er th o ugh t of before.

11. E very  m erchant should fre 
quently  com pare every item  in in 
voices w ith the price cu rren t in the 
T radesm an to  discover e rro rs . He 
should also be so fam iliar w ith quo
tations th a t he would not o rder goods 
of salesm en unless their prices are  in 
keeping w ith it.

12. A reader of the T radesm an 
will learn th a t he is not fighting the 
ba ttles of his line of business alone 
o r unaided. H e is benefitted by the 
w ork of every association o r o rg an 
ization of m erchants, w hether a m em 
ber or not. H e is kep t inform ed of 
all th at is being accom plished for the

trade. I t  is helpful to  realize that 
one is a m em ber of a big family, all 
w orking for the good of the people, 
all w ith sim ilar problem s and exper 
iences.

And there  are  o th er reasons if the 
fo rgoing are not sufficient.

E. E. W hitney.

We Are All Soldiers in a Common 
Cause.

Sand Lake, Dec. 15— One of my 
custom ers told me th a t an o th e r one 
of m y custom ers go t twenty-five 
pounds of g ranu la ted  sugar of M ont
gom ery W ard  & Co. yesterday . Now 
this wom an certain ly  felt sore because 
I am holding to  the H oover rule. 
H ere  is som eth ing  I do n o t seem to 
figure like the food people do: I 
have a bill of sugar a t $7.95. I f  it 
costs 16 per cent, to  do business, w hat 
does sugar cost and we m ust sell at 
sy2 cents, but in no case m ust we sell 
a t less than  cost. I am not kicking, 
but it seem s to  me it is giving M ont
gom ery W ard  an undue advantage.

George F. Cook.
T he T rad esm an ’s Reply.

G rand Rapids, Dec. 17—Send me 
m ore definite data  reg ard ing  the sale 
by W ard —date of o rd e r and date of 
shipm ent and name and address of 
buyer.

If  sale wras m ade a fte r Dec. 2, 1 
will do all I can to  ge t W ard  cut off.

You now have a rig h t to  sell g ran 
ulated a t c above cost. Because you 
live rem ote  from  the railroad, you 
can include cartage under the head of 
cost.

I t  is a fact th a t the profit perm itted  
the  re ta iler on sugar sales—^ c  per 
pound—is a close one and does not 
cover the expense of doing business 
w here sales are m ade in such sm all 
quantities, but every patrio tic  re ta iler 
will do his p a rt to  help hold down the 
cost of living in the  p resen t ex trem 
ity, and thus con tribu te  to  the suc
cess of A m erican arm s and A m erican 
ideas and the defeat of the K aiser .

T he cost of doing business is not 
to  be considered in th is g rea t crisis. 
T he same condition applies to  the 
wholesale dealer. O ne q u arte r of a 
cent profit does not com e anyw here 
near repaying the w holesaler for the 
expense of handling  sugar. H e would 
be m oney ahead if he did not handle 
a single barrel, but he realizes that 
he is a public servan t and a soldier 
enlisted  in the w ar ju s t as m uch as 
the man who carries a gun and w ears 
a uniform .

W e are all soldiers of Uncle Sam 
and H um anity, en listed in one com 
m on cause, irrespective of the person
al sacrifice involved in the effort we 
are m aking and m ust continue to 
m ake until the w ar is won and civil
ization is established on the firm 
basis. E. A. Stowe.

To Reduce Sales Expense.
A bout half of each s ta te  in his te r 

rito ry  was covered by every salesm an 
for an electrical jobb ing  house in the 
Middle W est. T h is m eant th a t each 
m an’s work was d isturbed frequently  
because he had to  “jum p” clear across 
his te rr ito ry  to  be on hand when a 
con tract was to  be let. T h e  m an of
ten had to  stay in a tow n a couple of 
days and frequently  the to ta l ex tra  
expense of the  sale ran to  $50. Since 
at least five o th er salesm en were a fte r 
the same w ork he spent m oney un- 
productively  five tim es out of six if 
he secured only his share of the busi
ness. T he sales m anager decided to 
reduce th is expense and so he gave 
o rders th a t no m an was to  m ake a 
long  “ju m p ” unless he was specifical
ly instructed  to  do so. T he sales 
m anager now  handles the  sales h im 

self. F irs t he m ails the bid on the 
m ateria l; then  by long distance te le 
phone he inform s the buyer th a t his 
m an is busy in an o th er p a rt of his 
territo ry . T he telephone call costs 
now here near so m uch as would a 
trip  and has resu lted  in his getting  
an increased proportion  of these o r
ders. “T he buyer seem s to  feel,” says 
the sales m anager, “th a t we are alive, 
th a t we w ant business, and are un fo r
tunate  in no t having a salesm an avail
able a t the  m om ent. A personal visit 
from  the salesm an is a com m on oc
curence and, therefore, does no t im 
press him. A telephone call from  the 
sales m anager, on the o th er hand, 
seem s to  show  him  th a t his business is 
desired. T h e  telephone call does a l
m ost every th ing  to  land the business 
th a t a salesm an could do; it also helps

to enlist the buyer’s sym pathy  and to 
stir up his good will for the house.” 

Johnson  H eywood.

Did As He Was Told.
Counsel (to  plain tiff)—A t th is fin

al interview , when you dem anded 
paym ent by the defendant of this 
debt, w hat did he say to  you?

Plaintiff—Go to the devil.
Counsel—W h at did you do?
Plaintiff—I im m ediately consulted 

m y lawyer.

If We Only Understood.
Could we b u t d raw  a sid e  th e  c u r ta in s  
T h a t enfold each  o th e r’s  lives,
See th e  naked  h e a r t  a n d  sp irit,
K now  w h a t s p u r  th e  ac tio n  gives, 
O ften  w e should  find It b e tte r,
P u re r  th a n  w e ju d g e  w e should,
W e should love each  o th e r  b e tte r ,
If w e only understood .

Kipling.

Greatly Enlarged in Scope
We have re-organized under the more liberal statute enacted by the 

Legislature of 1917, and are therefore in a position to insure store buildings, 
fixtures and merchandise stocks in which boots and shoes are included. 
This greatly enlarges our scope of operations and increases our usefulness to 
our members, who obtain valid insurance in our company at 25 per cent, less 
than the regular stock rate, with an additional discount of 5 per cent, for 
prompt payment. All losses promptly and honorably adjusted. Corre
spondence solicited.

Michigan Shoe Dealers Mutual Fire Insurance Co. 
Fremont, Michigan

“ The Gift that Lives is the Gift to Give"

Victrolas
Pianos

These are Gifts
that “ Live“

Largest Stock 
in Western 

MichiganPlayer Pianos
Sold on Convenient Monthly Payments

Friedrich's 202 Monroe Ave. 
GRAND RAPIDS, MICH.

Putnam’s
Menthol 

Cough Drops
Packed 40 five cent packages 

in carton

Putnam Factory
National Candy Co., Inc. 

MAKERS
Grand Rapids, Michigan
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B U S I N E S S - W A N T S  D E P A R T M E N T
A d v e rtisem en ts  Inserted  u n d e r th is head fo r th ree  cen ts  a w o rd  the first in se rtio n  and tw o  c en ts  a w o rd  fo r each subsequen t 

c o n tin u o u s  in se rtio n . N o  ch arg e  less than  25 c en ts . Cash m u st acco m p an y  all o rders .

B U S IN E S S  C H A N C E S .

Grocery Stock For Sale
The largest and best grocery stock in Alma, Mich. 

Large brick store with attractive lease, finest loca
tion in the city. Doing a strictly cash business of 
$75 000 per year. If you want something out of 
the ordinary, better look this up soon. Poor health 
cause for selling. MILLER BROS., Alma, Mich.

F o r  Sale—U p -to - th e -m in u te  g e n tle 
m en’s fu rn ish in g  an d  ta ilo r in g  e s ta b lis h 
m en t, loca ted  on one of th e  b u sies t 
s t re e ts  in D e tro it, bu sin ess  solid, e s ta b 
lished  five y e a rs  ago, b r ig h t a t t ra c t iv e  
s to re , M ission fu rn itu re ;  sa le s  ru n  from  
$17,000 to  $18,000 p e r year. R en t only $80 
includ ing  n ice flat, s te a m  h e a t, co rn e r 
loca tion ; p rice  in v en to ry  a b o u t $5,000. 
O w ner’s reaso n  fo r selling, h a s  o th e r  in 
te re s ts  w hich  p ositive ly  req u ire  h is  a t t e n 
tion . D illon, 301 C ongress build ing , D e-
tro it,  M ichigan._______________________479

Com e To F lo rid a—U nequalled  oppor
tu n ity  to  secu re  w ell estab lish ed , ex c lu 
sive, ex ce llen t pay ing , e m b ro id e ry -a r t-  
need lew ork  business  in  xegy  b e s t F lo rid a  
c ity . R eq u ires  le a s t  $5,000. O w ner r e 
t ir in g  on acco u n t of in h e rita n c e  n o rth .
A ddress  Box 675. T am p a , F lo rida . 478__

Special sa le s  to  reduce  s to ck s  o r ra ise  
m oney now  b e in g  c o n tra c ted  fo r J a n u a ry . 
M erch an ts  w ish in g  h ig h e s t g rad e , e x p ert 
Special S ales serv ice  w rite  fo r  te rm s , 
d a te s , e tc . G reene S ales Co., Jack so n ,
M ichigan. __________ _________________484

F o r Sale—199-acre s tock  a n d  g ra in  
farm . Good buildings. All fenced. W ill 
ta k e  som e p ro p e rty  in p a r t  pay m en t; 
b a lance  easy  te rm s. S ou th e rn  M ichigan. 
W m . W allace , 1419 F o rre s  Ave., St.
Jo seph , M ich.______________________  481_

F o r R en t—F o u r s ta lls , 10 x  20 to  10 x  50, 
in th e  b e s t loca tion  in  th e  c ity , n e x t 
to  th e  N ew  O rlean s  F r u i t  H ouse, to  be 
used  fo r te a s  an d  coffees, b u t te r ,  cheese  
an d  eggs, m e a ts  o r a n y  d esired  b u sin ess  
in  th a t  line. H . W in eg ard en , 317 So.
S ag inaw  S t., F lin t, M ichigan._______ 482

F o r  Sale—C om plete  s tud io . 'W ill sell 
a t  a  b a rg a in  if ta k e n  a t  once. O. A.
W en d t, S tan d ish , M ichigan._________ 470

F o r Sale—H av in g  decided  to  q u it b u s i
ness  I will sell a t  a  libera l d isco u n t all 
o r a n y  p a r t  of m y d ru g  s tock  co n sis tin g  
of d rugs , su n d rie s, p a te n t m edicines, 
N yal line, s ta t io n e ry , w all p ap er , w indow  
shades , fu rn itu re  an d  fix tu res, c o n s is t
ing  of M cC ourt label cab in e t, safe, 
c o u n te r b a lances , p re sc rip tio n  ba lances, 
post c ard  rack , sh e lf bo ttle s , N a tio n a l 
cash  reg is te r , desk  an d  floor cases, etc. 
Theo. G. D ePeel, O nondaga. M ich. 475 

F o r Sale—F ix tu re s  fo r  b ak ery , ice 
c ream  p a rlo r  an d  re s ta u ra n t .  W ill re n t 
b rick  build ing . No b a k ery  in  tow n. C or
resp o n d  an d  I w ill p u t you n ex t. T he 
bu s in ess  is  h e re  a n d  w a itin g  fo r  you. 
N ice lodg ing  room s in connection . W . JB.
.Ab ra m s  T ekonsha, M ichigan._______ 477

F o r Sale—G rocery . C lean  stock . Good 
tow n, 1,800 popula tion . D aily  c ash  a v e r 
ag e  $87.22 fo r e n tire  y ear. S tock  a b o u t 
$2,500. I h av e  m ade  good, so can  you. 
B es t of re fe ren ces . A ddress  No. 467,
ca re  M ich igan  T ra desm an .___________467

F o r  Sale C heap  O r E x ch an g e  F o r R eal 
E s ta te —Stock of d ru g s  a n d  fix tu res. W ill 
sell h a lf in te re s t  to  live w ire. L oca ted  
In b e st tow n  in M ichigan. A d d ress  No.
437, c a re  M ich igan  T rad esm an ._____ 437

F o r Sale—Good c lean  s to ck  of g en e ra l 
m erch an d ise  in co u n try  tow n  of S o u th e rn  
M inneso ta . W ill invoice a b o u t $9,000. 
D oing b ig  b u sin ess . C an  g ive good r e a 
son fo r selling . A ddress  No. 447, care
M ichigan T rad esm an .________________ 447

W ill p ay  cash  fo r w hole o r  p a r t  s to ck s  
of m erch an d ise . L ou is  L ev insohn , S ag -
inaw . M ichigan.______________________ 757

W e can  sell y o u r s to re  o r o th e r  p ro p 
e rty , an y  kind , an y w h ere . F o r  qu ick  
sa le s  ad d re ss  N o rth w e s te rn  B usiness
Agency, M inneapolis, M inn._________ 468

S afes Opened—W . L. Slocum , sa fe  e x 
p e r t a n d  locksm ith . 128 A nn S t., N. E .,
G rand  R anids. M ichigan.____________ 104

C ash  B u y ers  o f c lo th ing , shoes, d ry  
goods an d  fu rn ish in g s . P a r ts  o r e n tire  
s tocks. H . P rice , 194 F o r re s t  A ve. E a s t, 
D etro it. 678

M erch an ts  P le a se  T ak e  N otice! W e 
h av e  c lien ts  of g ro ce ry  stocks , g en e ra l 
s to ck s , d ry  goods stocks , h a rd w a re  s tocks, 
d ru g  stocks. W e h a v e  on o u r  l is t  a lso  a  
few  good fa rm s  .to  exchange  fo r  such  
s tocks. A lso c ity  p ro p e rty . I f  you  w ish  
to  sell o r ex ch an g e  y o u r b u s in ess  w rite  
us. G. R . B u sin ess  E x ch an g e , 540 H o u se 
m an  B ldg.. G rand  R apids, M ich. 859

F o r  Sale—G eneral s to ck  o f m e rc h a n 
d ise. P r ic e s  an d  te rm s  to  su it. P ro s 
p e rous  tra d e . A d d ress  No. 403, c a re  
M ich igan  T rad esm an . 403

F o r Sale—Good, c lean  3 tock d ry  goods, 
g roceries, boots, shoes, fu rn itu re  an d  
u n d e rtak in g , invo icing  a b o u t $10,000. 
L oca tion  C en tra l M ichigan, sp lend id  
fa rm in g  com m unity . Good live p ro p o si
tio n ; w ill b e a r  c lo ses t inspec tion . A d- 
d re s s  No. 398, c a re  T rad esm an . 398 

Collections.
W e collect an y w h ere . Send fo r o u r 

“ No C ollection, N o C h arg e"  offer. A rro w  
M ercan tile  Service , M u rray  B uild ing ,
G rand  R apids, M ichigan._____________390

C ash B uyer of c lo th ing , shoes, d ry  
goods, fu rn ish in g s  an d  c a rp e ts . P a r ts  o r 
e n tire  stocks. C harles  G oldstone, 335
G ra tio t A venue, D e tro it, Mich.______ 407

C ash R eg is te rs— W e offer excep tiona l 
b a rg a in s  in re b u ilt N a tio n a l o r A m erican  
C ash  R eg iste rs . W ill exchange  y o u r old 
m ach ine. S upplies fo r a ll m ak es  a lw ay s 
on h and . R ep a ir d e p a r tm e n t in  connec
tion . W rite  fo r in fo rm atio n . T h e  J . C. 
V ogt Sales Co., 215 So. W ash in b to n  Ave., 
S ag inaw , M ichigan.__________  335

H E L P  W A N T E D .

W an ted —C apable  b o o k -k eep er an d  o f
fice m an , good sa la ry , fine fu tu re . M ust 
in v est $1,500 in s to ck  a t  p a r  va lue  in 
go ing  concern . F . E. M fg. Co., 1168 E a s t  
53rd St., C hicago, Illinois. 480

S to re  M an ag e r W an ted —I h av e  a  s tock  
of $8,000, c o n sis tin g  of d ry  goods, g ro 
ceries, boo ts  an d  shoes, e tc ., an d  I  w a n t 
a  young  m an  to  ta k e  ch a rg e  of sam e. 
M ust be h onest, re liab le  a n d  a  good 
sa le sm an . M ust send  b e st of re fe ren ce , 
experience  and  s a la ry  w an ted  in firs t 
le tte r . M ust be ab le  to  ta k e  ch a rg e  a t  
once an d  w ould like to  know  how  he 
s ta n d s  in d ra f t ,  a s  t h a t  is m y re a so n  fo r  
leav ing . I  leave Dec. 28. B. W . Long, 
P ew am o, M ichigan. 483

S E E  N E X T  PAGE. '
A d v e rtisem en ts  received  too la te  to  ru n  

on th is  page  a p p e a r  on th e  follow ing 
page.

Conservative
Buyers

Patronize
Tradesman
Advertisers

Simple 
Account File

Simplest and 
Most Economical 
Method of Keeping 
Petit Accounts

File and i,ooo printed blank
bill beads.......................  12 75

File and i,ooo specially
printed bill heads.........  3 50

Printed blank bill heads,
, per thousand.................. 1 25

Specially printed bill heads,
per thousand.................  2 00

Tradesman Company,
Orand Rapids.

Yearly Invoice Record
T he contract you enter into when you purchase fire insurance 

requires you to retain all invoices or keep a record of all purchases dur
ing the current year. Merchants w ho have small safes sometimes find it 
inconvenient to preserve all invoices intact. T o  meet this requirement, 
w e have devised an Invoice Record which enables the merchant to 
record his purchases, as set forth in his invoices, so as to have a com
plete record in compact form for use in effecting a settlement in the 
event of a loss by fire. This Record is invaluable to the merchant, 
because it enables him to ascertain in a moment what he paid for and 
where he purchased any article in stock. Price $2.

Tradesman Company
Grand Rapids

WHY Michigan People should use 
Michigan Flour made from 
Michigan Wheat

1— It excels all other flours in flavor.
2— It excels all other flours in color (whiteness.)
3— It excels all other flours for bread making.
4— It excels all other flours for pastry making.
5— It requires less shortening and sweetening than any other flour.
6— It fills every household requirement.
7— Michigan merchants should sell, and Michigan people should buy

Michigan flour made from Michigan wheat for every reason 
that can be advanced from a reciprocity standpoint.

Economic 
Coupon Books

They save time and expense 

They prevent disputes 

They put credit transactions on cash basis 

Free samples on application

Tradesman Company
Grand Rapids, Mich.
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Food-Saving Slogans in Your Ad
vertising.

W ashing ton , Dec. 17—A g reat m any 
m ercantile  hrm s, large and small, re 
tail and* wholesale, are con tribu ting  
advertis ing  space to  assist Uncle Sam 
in his food-saving cam paign. Because 
we m ust achieve by volunteer effort 
w hat G erm any achieves th rough  au
tocratic  regulation , it is necessary  to 
keep food-saving before the A m erican 
people constan tly  in every possible 
form. T he m erchants of the coun try  
have been quick to  see this, and spon
taneously  insert food-saving slogans 
in corners of their regular new spaper 
advertisem ents, as well as keying their 
m erchandise offerings on Food A d
m in istra tion  principles. T hey  have 
also run food-saving slogans in their 
booklets, and on circulars, cards, 
banners, and posters, as well as m ade 
food-saving w'indow and counter dis
plays.

T his g ra tu itous advertis ing  has 
really  ju st begun. D uring  February  
and M arch there  will be a g rea t N a
tional cam paign on w ar m atte rs  in the 
m agazines and new spapers, using 
space con tribu ted  by the leading ad
vertisers of the  country , and filled 
w ith food and o th er w ar announce
m ents w ritten  by the co u n try ’s g reat 
authors. T he seed catalogues of the 
country  th is spring  will contain  Food 
A dm inistra tion  advertising , c o n trib 
uted by seedsm en who d istribu te  16,- 
000,000 copies of catalogues. Mail o r
der catalogues are carry ing  food an 
nouncem ents, and the s tree t car and 
bill board  men th ro ughou t the coun
try  are con tribu ting  space and serv
ices.

As food saving will be a constan t 
issue until peace re tu rns, such co-op
erative advertising  really  rep resen ts 
a g reat vo lun teer m ovem ent getting  
under way.

T he so rt of advertising  calculated to  
produce the best effect for food-sav
ing is constan t use of com paratively 
small space for standard  food-saving 
slogans, inserted  as fillers betw een 
item s of large advertisem ents, o r in 
little  boxes in new spaper announce
m ents, booklets, show' cards, menu 
cards, stree t car cards, and the like.

By way of copy, the R etail S tores 
Section of the Food A dm inistration , 
W ashington, D. C., has issued a bulle
tin  con tain ing  standard  slogans bas
ed upon the policy and purpose of the 
Food A dm inistration . H ere  are some 
suggestions for copy:
Food W ill W in the War-— D on’t 

W aste  It.
W heat.

1. E at less w heat bread.
2. D on’t w aste  a single slice; make 

toast, puddings, etc., of all sta le  bread.
3. P u t the  loaf on the table and 

slice as needed.
Meat.

1. E a t less beef, m u tton  and pork; 
use any of this kind of m eat not m ore 
than  once a day.

2. Do no t w aste an ounce; utilize 
all left-overs.

3. Save the co u n try ’s dom estic an
im als— the supply is running short.

Fa ts.
1. Use less b u tte r; eat few er fried 

foods.
2. D on’t w aste any bu tter, lard or 

drippings.
Sugar.

1. E a t less candy; drink fewer 
sw eet drinks.

2. O m it frosting  from  your cakes.
Fuel.

1. B urn less coal; tu rn  out electric 
ligh ts and tu rn  down heat in rad ia to rs 
on leaving room .

T o use less coal is to  release m ore 
tran sp o rta tio n  for m ilita ry  purposes.

Milk.
1. W aste  no milk.
W e m ust send condensed m ilk to 

our fighting Allies.
In stead  of W heat.

1. Use m ore corn bread, oatm eal 
bread, rye bread, barley  bread, and, 
in the South, eat co tton  seed bread, 
thus saving wheat.

2. E at oatm eal, barley  and corn

b reak fast foods, corn  and buckw heat 
cakes.

3. In  place of one slice of bread, 
eat one ex tra  p o ta to  a day.

In stead  of M eat.
1. E a t vegetables, sa lted  and fresh 

fish, cheese, milk, eggs, po u ltry  and 
game.

2. E a t peanuts, peanut bu tte r, 
beans, dried peas, nuts.

In stead  of F a ts.
1. U se vegetable fa ts o r oils in 

cooking.
2. U se the  follow ing anim als fa ts: 

suet, beef drippings, chicken fats, 
pork  fats from  cooking, goose oil.

3. M ake your soaps for rough 
cleaning a t hom e, since soaps contain 
fats.

In stead  of Sugar.
1. U se honey, m olasses and dark 

syrups.
2. Can your fru it juices and tu rn  

them  into jellies as needed.
In stead  of Coal.

1. U se fireless cookers.
2. U se wood, oil and gas w herever 

you can.
Do N ot W aste  Milk.

1. T u rn  all left-over m ilk into c o t
tage cheese o r  use in cooking.

2. U se less cream  and m ore whole 
m ilk and cheese.

The Real Issues of the War.
New Y ork, Dec. 17—T he hour has 

come fo r each of us to  recognize the 
g rea t cause we have espoused. W e 
are fighting “the  dark  m enace of the 
d istan t w ar”—th at m enace which 
th rea ten s the peace of the w orld and 
the safety  of our children  and our 
children’s children.

L et us put aside our am bitions, 
prejudices and criticism s and concen
tra te  on saving the com ing genera
tions from  the crush ing  pow er of 
P russian  dom inion. If the Socialists 
of G erm any who have been s tru g 
gling  for years for dem ocracy had a t 
the first note of w ar declared they  
would not fight, th ere  never would 
have been th is terrib le  calam ity. One 
of G erm any’s stro n g est reasons for 
the w ar wras th a t the Socialist party  
was becom ing too  s tro n g  and was 
th rea ten in g  P russian  autocracy. But, 
a t the  n a tio n ’s first call to  arm s th e j 
failed to  stand  for the principles o. 
Socialism, but put their necks in the 
yoke of m onarchy and blindly follow 
ed the  bloody m onarch  to  the sham 
bles.

Shall we to lerate  w hat the  G er
m an im perial governm ent represen ts?  
P residen t W ilson has clearly  d iscrim 
inated betw een the G erm an im perial 
governm ent and the  people of G er
m any. A young cousin of m ine re 
cently  re tu rned  from  the trenches 
tells me he has talked to  m any G er
m an prisoners, men upw ards of fifty 
years of age, who said they  did not 
know for w hat they  w ere fighting. 
T hese  thoroughly  disillusioned men 
wrould gladly lay down th e ir arm s. 
Am erica does not w ant to  crush  a 
people so capable of g rea t achieve
m ent. T he days of the  G erm an im
perial governm ent are num bered. 
W hen th a t dynasty  has fallen, and we 
have accom plished our purpose, then 
will the Am erican people extend their 
sym pathy and support to  the  Germ an 
people. W hen th a t prop itious tim e 
com es there  will arise g rea t souls 
who w'ill redeem  G erm any from  the 
terrib le  stigm a th a t now  rests upon 
her. But before th is can be accom p
lished we m ust do our part, and above 
all no t to le ra te  d is in teg ra ting  and 
seditious talk  against our G overn
m ent. T h is is the hour of our su 
prem e test. N ationalism  is deep- 
rooted  in the h eart of every citizen. 
N otw ithstand ing  the be trayal of the 
co u n try ’s best in te res ts in th is crisis 
by union labor m en and the I. W . W ., 
our financiers, m erchants, farm ers and 
non-union w orkm en have throw n 
aside selfishness and proven our unity. 
T rem endous forces are a t work. A l
ready in ternat onal th inkers are seek
ing the dawn of a new to-m orrow .

G eorgiana H arrim an  Owen.

Buying Organization Maintained By 
California Grocers.

San Francisco, Dec. 14—T he g ro 
cers of the Pacific C oast have o r
ganized a num ber of associations 
w hose purpose is co-operation  in the 
buying, selling and delivery of goods. 
T he o ldest of these associations is 
the U nited  G rocers, Incorpora ted , of 
San Francisco. A salaried secretary  
is em ployed and a com m ittee p u r
chases all the  stock required  by the 
m em bers of the A ssociation, which 
num bers one hundred. H . O. Stirnus, 
a m em ber of the  A ssociation, inform 
ed the  w riter th a t m any benefits had 
been derived by the m em bers of the 
A ssociation as the resu lt of the o rg an 
ization, which com m enced its career 
tw o years ago. T he plan pursued by 
the U nited  G rocers is the sale of 
goods of know n quality  and co -op
eration  with the  packers, canners and 
m anufacturers in m arketing  their 
products. T he organ ization  has no 
private brand. T he buying com m ittee 
m eets tw ice each m onth  and oftener 
as its  services are required. A sem i
m onth ly  jo u rnal devoted to  the in
te re s t of the A ssociation is issued. 
A no ther organization , w ith a m em ber
ship cf sixty-five has the sam e pur
poses to  a tta in . I t  is know n as the 
R etail G rocers’ A ssociation of San 
Francisco. But tw o deliveries arc 
m ade by w agon each day. All g ro 
cers sell b o ttled  whiskies, wines, gins, 
brandies and cordials. As there  are 
several thousand  engaged in the sale 
of groceries in San Francisco , it m ay 
be said, to  use a fam iliar expression, 
the o rgan izations “do no t cut much 
ice.” Some of the independent g ro 
cers keep open their sto res all n ight 
and all day Sundays.

T he shark, a much dreaded anim al 
of the sea, has been found to be fit 
for food and fishermen are killing 
and packing thousands of the species. 
T he m eat is labeled “g ray  fish.”

D ealers in fish com plain of a scarci
ty  of sole, sea bass and o th er species 
of sa lt w ater fish consum ed largely 
by the people of the Pacific Coast.

A rth u r S. W hite.

Need for Written Contracts.
A hard-headed, “old-fashioned” busi

ness man persistently refused to sign 
contracts of any kind.

“I f  my word is not good,” he would 
say, “then we can’t do business.”

One day he rented a building for five 
years at a rate of $50 a month. He 
refused to sign a lease according to his 
custom, and he soon took possession 
under his customary word-of-mouth 
agreement.

In a little over a year rents rose in 
his district, an industrial boom set in, 
and a local m anufacturer offered the 
owner $80 monthly rental for the budd
ing on a ten-year lease. The owner 
accepted without discussion and at once 
mailed the occupant a thirty-day notice 
to vacate.

W hen the old-fashioned tenant con
sulted his lawyer he was advised to 
move. The attorney gave as the reason 
for his advice the Statute of Frauds in 
force in one form or another in every 
state. This provides that no suit can 
be brought on a contract creating an 
interest in “real” property, unless the

contract is a lease for a period not 
greater than one year. A fter this costly 
experience the sufferer resolved to re
duce all agreements to writing, and iff 
the case of all involved contracts to 
consult his attorney without fail.

C. C. Sherlock.

Sparks From the Electric City.
M uskegon, Dec. 17— M uskegon 

Council held a very successful m eet
ing Saturday  n ight. O ne candidate 
was initiated, Mr. D eY oung, of the 
N on-B reakable Doll Co.

T he N ew  C heboyban bus a t Che
boygan now charges 50 cen ts round 
trip, which is in keeping w ith the gen 
eral atm osphere  of greed  w hich p e r
m eates the  place.

The cancelling of the tra ins on the 
Pen tw ater branch and the T raverse  
C ity run of the P. M. will, no doubt, 
be welcom e news to  the trave lers 
m aking the te rr ito ry  they  run  th rough. 
Surely the  way of the  peddler is g e t
ting  to  be hard.

Funny  how stro n g  the b rew ers are 
now for tem perance. If  the  poor 
fish had come out fifteen years ago 
with th is p resen t sta tem ent, they  
m ight have go tten  a hearing. As it 
is, they  will ge t w hat they  have h e lp 
ed to  c reate—hell.

W hat is puzzling us m ostly  is how 
a poor fellow with ten children, g e t
ting  $12 per, can join the Red C ross 
and all o th er w orthy  th ings and still 
give C hristm as presen ts -to a large 
num ber of friends and relatives, just 
when his taxes are due and unpa 'd .

M erry C hristm as and a H appy New 
Y ear! E. P. M onroe.

D irectly  a fte r C hristm as will be a 
good tim e for the re ta il m erchan t to  
take his annual inventory. T h ere  is 
an especially cogent reason w hy the 
inventory  should be taken w ith m uch 
care th is year, on account of the  high 
prices prevailing  on nearly  all staple 
articles. R esults will frequently  dis
close the fact th a t the dealer is not 
carry ing  enough insurance to  p ro p er
ly cover his stock. T his should be 
a ttended  to  a t once. A new standard  
form  will go into effect Jan . 1, enacted 
by the last L egislature. T he T rad es
m an has not had tim e to  analyze it 
as yet, but as it was enacted under the 
auspices of the stock fire insurance 
tru s t and the cards were carefully  
stacked up against the insured for 
years in advance of the event, it is 
safe to sta te  th a t the form  will give 
the m an who pays for the insurance 
no m ore p ro tection  than  possible.

Customers may demand low prices, 
but they want the highest possible trea t
ment. Don’t cheapen the treatment.

For Sale
Going coal operation, with 

houses, tipple, sidings, store, stock 
of goods, haulage motor and mine 
cars complete Now producing 
two hundred fiftv tons per day. 
Extra good Eagle seam, by-pro
duct. gas producer or steam coal. 
Also No. 5 splint opened and can 
be put in operation at nominal 
cost. Proposition first-class and 
price right. For further infor
mation address Box 1306, Charles
ton, W. Va.


