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THE CANTERS

It’s well to pay heed to advice
And whether you take it or not,

You’ll frequently find that you learn your own mind
From much of the counsel you’ve got,

But there is a species of folks
Who have one discouraging chant,

And you’re foolish indeed if you hark to or heed
The people who tell you you can’t!

They haven’t perceptibly changed
Since the days which preceded the Ark,
They ve told the same tale and they’ve made the same walil
Since Adam left Paradise Park,
They said it to Newton and Watt,
To Caesar, Napoleon, Grant,
But these leaders went through without listening to
The people who tell you you can’t!

Don't think you are wise to it all,
Because, if you do, you are wrong,
And sometimes advice is beyond any price
In helping a fellow along,
But if you expect to progress
Here’s the warning | want to implant,
Go on with your job and don’t hark to that mob—

The people who tell you you can’t!

Berton Braley.
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Grand Rapids Calendar Co.  Three Sure Winners

PUBLISHERS

WEATHER CHARTS. MARKET BASKET and BANK CALENDARS

We also carry an extensive line of Wall Pockets,
DelLuxe, Art Calendars and Advertising Specialties

Order Now Territory Open for Salesmen

GRAND RAPIDS CALENDAR CO.
572-584 SO. DIVISION AVE. -  GRAND RAPIDS, MICHIGAN

We are now packing NEW CROP

y )
Putn a_l I l S Pure New Orleans Molasses in

the same standard size cans, full

11 ~l: « T MGchOl weight. You can also have the
1 JSIIfe W IJI Cough Drops same in barrels and half barrels.

Packed 40 five cent packages

11833 CPH Wrh in carton
#N\o i i -
|5 SH Putnam Factory Oelerich & Berry Co.
National Gandy Co., Inc. Packers of “Red Hen,”
mm MAKERS NEW ORLEANS CHICAGO

Grand Rapids, Michigan

Ceresota

Franklin Package Sugars

Women who get used to buying Granulated
Sugar from you in neat Franklin Packages will

prefer to buy Dainty Lumps, Powdered and
Confectioners Sugars in the same way. They
like the clean, strong packages that will not burst

in the market basket or cupboard as will a thin Always Uniformly GOOd

paper bag.
It will pay you to sell ALL your sugar in the

time-saving Franklin Packages. Made from Sprlng Wheat a.t
“A. Franklin Sugar for every use** MlnneapO“S, M|nn

Cartons packed in 24, 48,60 and 120 Ib.con-
tainers according to grade

Cotton bags of granulated sugar packed
in 100 Ib. sacks and in barrels

Made from Sugar Cane

Judson Grocer Company
The Franklin Sugar Refining Company The Pure Foods House

PHILADELPHIA . i
Distributors

GRAND RAPIDS, MICHIGAN
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DRY GOODS MORE ACTIVE.

The markets are becoming more
active and buyers are becoming more
numerous in the various divisions of
the trade. The unsettled conditions
of shipping and transportation are
bringing many changes in normal
business plans, not the least of them
being the increase of a determination
to have goods shipped when ready,
without regard to normal shipping
dates, in some places salesmen are
not going out, as they are unable to
make regular trips and do not intend
to waste time on the road when house
sales may be made so readily.

In the cotton.goods division prices
are strengthening under the influence
of higher cotton, restricted production
and uncertain labor conditions. Mills
do not care to take much of the late
business suggested by merchants un-
less they are assured that prices will
cover probable costs. A great deal
more business could be booked than
is being accepted if the mills could
foresee conditions clearly enough to
warrant firm price making. Stocks of
many goods are not only low but cus-
tomers are asking for the prompt
shipment of goods not due for some
time. On the other hand, mills are
still working as best they can to
catch up with delayed orders which
are consequent upon restricted sup-
plies of operatives.

Gray goods are much firmer and
some lines are in active demand.
Heavy convertibles are wanted and
some of the print cloth yarn num-
bers are scarce for prompt shipment.
Many of the sheetings for converting
purposes are very scarce for quick
delivery.

Buyers are ready to place further
orders on dark styles of dress ging-
hams and they are hoping that agents
will include orders for additional
quantities of the lighter styles. There
will be a formal opening of a few
lines even if mills are not ready to
put a price on the goods. As a rule,
agents say they will have very limited
quantities to sell for delivery from
August forward as it is going to take
all the facilities of mills to make full
deliveries of orders now on the books.
*On narrow flannellettes agents say
they will be ready in another week
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or two to book business. They are
not giving buyers much encourage-
ment as to the quantities that will
be available.

An unparalleled condition exists on
all heavy napped cottons, including
blankets. Jobbers are short of goods
for the balance of this season's trade
and mills cannot hope to make all the
deliveries that are sought before the
winter is over. Specifications for all
business on the books are already in
hand with the large mills, something
hitherto unknown. No sample lines
have been sent but and none will be
sent as they are not asked for. Fully
three-fourths of those who have or-
dered goods for fall have sent in re-
quests that goods be shipped as soon
as ready without regard to further in-
structions. ft is already evident that
if the war continues the shortage of
heavy napped goods next fall will
become serious.

Heavy hard yarn colored cottons
are tending higher. Tickings, denims,
suitings and ether lines were priced
on a basis of cotton much under cur-
rent levels and they will be revised
in the near future. Owing to the scar-
city of indigo blue denims, khaki and
brown denims will be used more free-
ly-
yWide sheetings are not offered for
late delivery at current prices and
mill agents are asking that new price
lists be arranged in keeping with the
higher costs that have come since the
late months of last year. Mills are
without stock accumulations of any
kind, even wide goods being in lighter
stock than was supposed to be the
case a month ago. Pillow tubings
are firm on a high basis.

LESSONS OF FOOD CONTROL.

Every passing week with its evolution
in the realm of governmental food con-
trol adds interest to the speculation as
to how large a measure of governmental
control is going to remain permanently
after the war. Thus far Mr. Hoover
is meeting with marked success and is
courteous enough to admit that without
the co-operation of the trade he could
not have accomplished anything like
what he has—and that is much more
than has been done by any other food
dictator.

The funny part of it is that the Gov-
ernment has discovered—as no agent of
the prosecuting department would ever
remotely admit—that the trade are, after
all, fair minded and know more about
fair prices than novices do—although
the press at large has not yet discovered
that. Unable to decide what is “fair
and equitable,” grocers, retail and whole-
sale, or producers in a competitive field,
are brought together for discussion of
prices; fair levels are arrived at,
formally decreed by agreement, indorsed
by the governmental officials and then

stand as the ruling for the mercantile
world. More yet, they are accepted as
the basis of "fairness,” departures from
which are punishable.

The natural question is, why, if such
trade consultation and agreement is the
best way to establish prices, they should
not be permanently employed. Logical-
ly, in fact, that is exactly what has been
happening all along on “exchanges” and
at auctions (which are the same thing).
Yet exchanges have been hounded and
prosecuted and auctions have been
charged with being "rings” among com-
petitors and a wide variety of similar
accusations have been common among
publicity-loving officials. =~ Why now
have the traders become so suddenly vir-
tuous ?

Tlie logical answer is that these new
agreements are made publicly and with
representatives of the Government sit-
ting in at the conferences. But. on the
other hand, no one has heard the gro-
cers complain of such “interlopers.” On
the cont*ary, everything has been going
on very harmoniously and all hands ad-
mit that there is a better understanding
and fairer dealing than ever before.
Wherefore the seemingly inevitable con-
clusion is that the logical plan is to have
prices in future made by the very “con-
spiraev” method for which men have
hereto fore been sent to jail; only have
such price conferences “supervised” by
the Government.

The sympathy of the traveling fra-
ternity and the traveling public in
general will 'go out to James R.
Hayes, Detroit, in the shadow which
has come over his career at a time
when a well-spent life, full of earn-
est endeavor, should be full of sun-
shine. The Wayne Hotel Co. has
been forced into bankruptcy, due to
the falling off in business incident to
the change of depots by the Michi-
gan Central Railway. The change
was not only disastrous to the Wayne
Hotel, but works a hardship to every-
traveler bound for Detroit, because
of the distance the new depot is from
the business district and the utterly-
wretched street car service main-
tained, compared with the admirable
service given at the old depot. Mr.
Hayes began his hotel career in the
old Sweet’s Hotel. Grand Rapids,
about forty years ago, since which
time he has managed the Arlington,
at Fetoskey, the Grand, at Mackinac,
and a hotel at Hot Springs, Ark., in
addition to the Wayne. During these
years his guests have been numbered
by the millions and every one who
has ever partaken of his hospitality
will join the Tradesman in expressing
regret over Mr. Hayes’ misfortune
and in entertaining the hope that he
may soon regain the ground he has
lost through influences which were
beyond his control.
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SIT DOWN ON THIS ONE.

There is not a country- in the world
which is not honeycombed with the
Kaiser’s propaganda. If one should sud-
denly- be transported to Greenland’s in-
hospitable shores it would not be at all
surprising were he greeted with the iron
cross and given the double cross.

In this country we have all shades and
degrees of pro-Germans, from the most
pronounced down to the fellow who
does not intend to be a pro-German, and
has not brains enough to realize that
he is.

Every community has the man whose
constant pose is that of superiority.
Possessed of a smattering of knowledge
on a good many subjects, and usually-
selecting a topic for conversation on
which the remainder of the company-
are uninformed, he manages to obtain
a reputation for being a profound think-
er and unusually well informed.

\\ hen such a man persistently makes
tlie statement that while he is intensely
loyal to his country, his knowledge of
Germany and its resources makes him
certain that the Allies have not a chance
to win, he is hound to make an impres-
sion on somebody at some time, and
weaken to some extent the morale of his
associates. In order to gratify his am-
bition to pose as a man of exceptional
penetration and unusual information, he
does a distinct injury to his country.

When you see your friend in a fight
you do not tell him to give up because
lie hasn’t got a chance, do you? Hardly.
Nou yell for him to go to it; that he
has the other fellow licked. Did you
ever see a man who had bet money on
a prize fighter lying down, no matter
how desperate the situation ?

Somewhere in the subconscious mind,
possibly, of the fellow who tells his
friends that while he will do all he can
for his country, it hasnt got a chance
to win. is a desire that it will not win.
And if you go into his case deeply
enough, you will find that he is doing
nothing worth while to help it win.

The man who prognosticates victory
for Germany is a fool. That country is
licked and is in for a still more complete
licking. It has failed in every desperate
effort it has made to force peace, and
it will continue to fail, although it an-
nounces. for the first time, that it is
willing to accept peace without annexa-
tions, and without indemnities. Of
course, no sane man anywhere in the
world would accept the word of Ger-
many- for five cents, because her promis-
es are worthless and her treaties are
mere scraps of paper. From now on
she must be treated like a tribe of bar-
barians, unworthy of confidence, respect
0i co-operation.

The weak-kneed American would do
well to keep his mouth shut. He is only-
making an ass of himself.



THE SUGAR SHORTAGE.

Mr. Hoover’s Explanation of the
Situation.

For purposes of understanding the
world sugar situation, four factors must
be borne in mind:

The United States, Canada and Eng-
land were importing countries before
the war, while France and Italy were
very nearly self-supporting.

That the main sources of supplies to
importing countries were :

1 Germany and neighboring powers,

2. The West Indies,

3. The East Indies.

The German sources have been cut
off entirely and Germany also largely
absorbs the sugar of surrounding coun-
tries at the present time. Before the
war England drew approximately 1,400,-
000 long tons per annum from German
and neighboring sources. France pro-
duce about 750,000 long tons of beet su-
gar and exported 50000 tons. The
French production in 1917 fell to 210,-
000 long tons. Italy produced about
210.000 long tons and imported almost
none. The Italian production fell to
75.000 long tons. Thus these three
countries were thrown onto West and
East Indian sources for 1,925.000 tons
to maintain normal consumption—or to
reduce this by home economies. The
East Indian sugar requires about three
times the length of voyage and there-
fore three times the amount of tonnage
tc bring from that source compared to
the West Indias. The actual draft of
sugar from the Western Hemisphere by
the Allies was 1,420,000 tons against
300.000 tons pre-war normal. They also
drew some 400.000 tons from Java, and
the East Indies.

The steady shortening of shipping
throughout the year thrust an increas-
ing drain on the West Indies. Aside
from this constant element of uncer-
tainty in the position from month to
month another uncertain factor arose
in that wWE could not judge the effect
of their conservation measures in Eu-
rope. While drastic on the civil popu-
lation, the consumption of soldiers is
far above normal.

The Food Administration was created
August 10, 1917. The statistical evi-
dence had indicated for some time that
the heavy but uncertain draft of West-
ern Hemisphere sugar to Europe might
narrow our margin of supplies, pend-
ing the new crop. In order to prevent
supplies from going elsewhere than to
the Allies an embargo upon export?
from the United States was put into
force on August 27, 1917, and the Cu-
ban government co-operated by placing
an embargo on all its sugar except to
ourselves and the Allies in October,
1917. In the meantime, every effort was
made by the Food Administration to
secure voluntary reduction of consump-
tion by widespread propaganda, in order
that we might afford as much supplies
tc the Allies as possible.

Efforts were made to secure Java im-
ports but no shipping could be allowed
by the Shipping Board, nor did our ef-
forts succeed in securing foreign ship-
ping.

In August the English government re-
duced the household sugar ration to a
basis of twenty-four pounds per an-
num per capita and in September the
French government reduced thpir house-
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hold ration to 6 kilos or about 132
pounds, and at the same time, placed
further restrictions upon use in manu-
facture. In August the French govern-
ment found itself unable to maintain
even this ration from their supplies and
appealed to the American Government
for exports. These were granted, and
it was agreed should be continued up
to 100,090 tons. The American house-
hold consumption being at least 55
pounds per annum per person it was
considered that the duty of maintaining
French morale made our course plain.
A plea for further reduction in con-
sumption to assist the French was laid
before the public by the Food Admin-
istration, as it was felt that this conces-
sion to the French and the other causes
already noted would indicate at least
sporadic shortages in the period prior
to the harvest of Louisiana and beet
sugars in November, although at no
time would supplies wholly fail or even
amount to privation if the public sup-
ported the Administration in reducing
unnecessary  consumption. Requests
were made to distributers to supply the
confectionery and sweet drinks trade
with 50 per cent, of normal and this
has been generally followed by patriotic
persons. Such regulations were volun-
tary as the Food Administration had
no authority to impose them.

The Department of Commerce returns
show the exports to the Allies were as
follows:

United
Kingdom France
AUgUSE...coiiiee 17,990 21.051
September 146 10,896
October ...... 9,868 32,670
November 33 17,702
Total e 28,037 82,319

The Allied Traffic Executive’gives the
following shipments to France, (the
dates probably do not exactly coincide)
and some sugar was diverted en route
to France:

AUGUSE . 13,879
September ..o 35,731
October .......
November

Total e, 85.426

During this period 236,777 tons of
raws were shipped direct from Cuba to
the Allies—a total of 327,133 tons to
them since August 1

Subsequent to granting the French
permit up to 100,000 tons, the car short-
age in this country rendered it impos-
sible to secure an even distribution over
the country, and it was arranged to shift
some sugar among Allies to France and
allow the distribution of some 30,000
tons of sugar intended for France in
the Northeast, we proposing to help the
Allies from Gulf ports or Cuba, as the
case might develop. We have not yet
been able to do so, although the Allied
situation is to-day more critical than
ever.

The Food Administration has con-
ducted a systematic campaign for the
reduction of individual sugar consump-
tion. The reduction has shown in the
decrease In candy sales, etc., but, on
the other hand, a similar campaign for
the preservation of fruit has increased
consumption in that direction. This will
ieduce consumption later on.

In the face of the critical situation
in England and France and the obvious
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shortage in this country any discourage-
ment to this campaign is a positive dis-
aster.

Taking into consideration the stocks
of raw sugar on January 1, 1917, the
total net supplies from a’l sources—
after deducting exports—from January
1to September 1, 1917, were in the cal-
culations of our statistical dvision about
3,287,000 long tons against 2,989,000 long
tons in the same period of 1916, or an
apparent net increase in supplies by
about 300,000 tons. On the other hand
the carefully compiled statistics of the
Department of Agriculture show the net
sugar retained in the United States for
the past three years is as follows to the
30th of June each year:

1914 3925801 long tons
1915 ... 3,851,327 long tons
1916 3,553,733 long tons

1917 3,777,640 long tons

Average for three years 1914-1916,
3,776,952

Therefore, while the consumption for
the fiscal year 1917 was 223,997 tons in
excess of 1916, it was only 688 tons in
excess of the average of the three prev-
ious years. Consequently, | am in doubt
as to whether there was any real in-
crease in consumption and as to whether
the apparent increase cannot be account-
ed for as to differences in invisible
stocks from year to year. A rough
stocktaking by the Food Administration
of supplies indicated on September 1
that there was in the hands of refiners,
and principal storage houses about 300,-
000 tons. This has since been found by
the Department of Agriculture to have
been 325,000 tons. The stocks in these
hands at the same date in 1916 are un-
determinable.

Several explanations have been made
of the supposed increased consumption
and many explanations given.

A higher wage level and consequent
higher standard of living and the in-
crease due to increased dry area.

The largely increased amount of home
fruit preservation.

Some household hoarding during the
months of February, March and April
upon the general alarm created by the
declaration of war. The trade journals
of this period will confirm the time of
this run upon the sugar bank. In my
opinion there has been a reduction in
household consumption since July last.

No statistics on sugar consumption
from year to year can be looked upon
as precise because of the variation
which may occur in trade supplies, of
which there has been no collected data,
and there is some evidence of increased
foldings by the trade because of un-
settled condition.

Taking into consideration all factors
it is not certain, that there has been
rny increase in actual consumption and
considering the increased canning use
there may have been a decrease.

The average monthly consumption is
about 350,000 tons, and there has been
in October and November at least 70
per cent, of normal supply.

During the month of December, if
cars are available, the beet manufactur-
ers can distribute 150,000 tons and
Louisiana could ship 50,000 tons. Over-
seas arrivals should amount to 40,000
or 50,000 tons. This, together with
stocks, should maintain 70 per cent .of
normal consumption, if cars were avail-
able. After January 1 arrivals from
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overseas should rap:’dl ircrease. The
movement into the Nor.heastern states
has bteu the most aiffi:ult point, owing
to the ra.lway blockage and embargoes
on the Eastern lines. One result is to
give sufficient supplies in the area of
free movement, and to cumulate the
shortage in the Northeast. At the pres-
ent moment about 140 cars of beet sugar
alone destined for the Northeast are
held up en route. By December 1 prac-
tically all Cuban old crop had been ex-
hausted and under the Cuban embargo
shipped either to the United States or
the Allies.

My own conclusion is that the con-
flicting operation of the war declara-
tion run on the sugar bank and the con-
servation measure have more or less
neutralized each other; that the drain
of the Allies on Cuban and American
supplies denuded us of a margin of
about 300,000 tons that we needed to
maintain normal consumption instead of
about 70 to 80 per cent, during the last
three months of the year; that this
shortage has been accentuated by the
lack of cars to move Louisiana and
beet sugar promptly to areas of greatest
pressure; that there is not to-day, nor
has there been, any supplies available
which have not been brought into dis-
tribution.

There has been a constant adminis-
trative difficulty from month to month
in being unable to forecast the Allied
shipping position and the results from
their reduced consumption and conse-
quently of their needs.

Such statements that there have been
or will be ample supplies of sugar avail-
able are not only wrong and opposed
to every fact in the situation but if they
are believed and acted upon by the
American public will have done this
country’s war efforts incalculable harm.
It is our stern duty to feed the Allies,
to maintain their health and strength
at any cost to ourselves. There has not
been, nor will be as we see it, enough
sugar for even their present meager
and depressing ration unless they send
ships to remote markets for it. If we
in our greed and gluttony force them
either to further reduce their ration or
to send these ships we will have done
damage to our abilities to win this war.
To-day the number of soldiers we can
send to France is limited by the ships
we have available. If we send the ships
to Java for 250,000 tons of sugar next
year to piece out their ration we will
have necessitated employment of the
equivalent of eleven extra ships for one
year. This in our present situation is
the measure of transport and mainte-
nance of 150,000 to 200,000 men in
France.

The food bill contains no price-fixing
powers and no price-fixing in a legal
sense has been attempted, and there has
been no restraint on competition below
profiteering level.

In order to protect the public from
profiteering and speculation, to protect
it from 25 cent sugar in the face of a
short supply, every element of the sugar
production and sugar distribution in the
country was called into conference and
asked to voluntarily enter into under-
taking with the Administration to pre-
vent these things. The National neces-
sity was pointed out to these men. They
were appealed to on the ground of pa-
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triotism lo give their skill and co-opera-
tion to the undivided public interest in
this time of National stress, to bury
thoughts of personal gain and serve the
Nation. They were appealed to to bury
their trade fights and trade jealousies
and work in the common interest. There
are many interests to consider. The
cane producers of Louisiana, the beet
producers, the beet manufacturers, the
Hawaiian cane producers, the cane re-
finers, the Cuban producers, the Allied
necessities, the American consumer.
These conflicting interests have much
accumulation of hatred and bitterness

It has been necessary to organize
these groups upon a voluntary basis and
to drive this team to the common good;
the ultimate ends being:

1. To protect our producer and con-
sumer.

2. To prevent speculation and ex-
tortion.

3. 'To supply the Allies.

The price of refined sugar to the con-
sumer rose suddenly in August from
8)4 to 10)4 and 11 cents per pound.
As a result of measures taken it has
been reduced in the territory north and
west of the Ohio and Mississippi to
8 and 8)4 cents or a reduction of from
IV2 to 2 cents per pound, and in the
South and Atlantic seaboard states to
914 cents or a reduction of about 1 cent
per pound.

The price of sugar rose from 10 cents
to 30 cents during the Civil War when
there was no restraint.

Saies of sugar from 16 to 20 cents
per pound have been followed up vig-
orously and stopped and is evidence
itself of the prices at which consumers
would have been mulct had we not in-
tervened. We have forfeited wholesale
licenses in aggravated cases and we have
issued warnings to first offenders in
a great many instances through our lo-
cal administrators.

The Food Administration took the
following steps:

Suspension of speculation in futures
in the sugar market. This step has nec-
essarily discommoded the business of
many persons who lived upon exchange
operations, but stopped high prices being
made for advanced position and the ten-
dency of distributers to follow with
their shelf stocks.

A voluntary agreement with the beet
sugar producers by which the price of
beet sugar was made 7.25 or about 1
to 1J4 cents below the price then ruling
and its universal distribution provided
for. A voluntary agreement of the
California Hawaiian refinery to adhere
to the beet basis, despite the higher basis
for cane sugar in the East.

An agreement with the Louisiana pro-
ducers by which the price was limited
to 7.80 granulated.

A request to American refiners not
to pay more than a 6.90, duty paid at
New York, for import raws. Sales had
been made as high as 7.77. The balance
of Cuban old crop sugar available has
been bought at this price and distributed
either in the United States or by the
Allies at these prices, and that this su-
gar has already come into the market
is sufficient answer to the charges that
this action prevented the sugar from
reaching the American consumer.

A regulation limiting the profits of
refiners.
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A regulation limiting the profits of
wholesalers and dealers.

A widespread propaganda informing
the public of the maximum price they
should pay retailers and that wholesale
prices were not to be raised and a rul-
ing that retailers charging exorbitant
prices would have their supplies cut off.

The Food Administration of course
has no ability to control retail prices
except by public opinion but all these
measures have resulted in maintaining
a price cf from 8/ to 914 cents, gran-
ulated, retail, depending upon the lo-
cality and therefore the necessary
freight differences.

Every one cent raise in sugar from
September 1 to January 1 means $18,-
000,000 to the American consumer.
Numbers of gentlemen would tell you
that 20 cent sugar would have prevailed
and the public robbed of $180,000,000
this year if we had not taken these ac-
tions. | do not contend that they could
not have been more efficient. They are
as efficient as they could be with the
feeble weapon of voluntary agreement
that we have been able to wield. Had
the right not been stricken out of the
Food Bill for us to purchase sugar di-
rectly for the Government both the price
and the distribution could have been
handled more efficiently.

Control of Cane Refiners Profits.

Immediately upon the establishment
of the Food Administration, an exam-
ination was made of the costs and prof-
its of refining and it was finally deter-
mined that the spread between the cost
of raw and the sale of refined cane su-
gar should be limited to $1.30 per hun-
dred pounds. The pre-war differential
had averaged about 85 cents and in-
creased costs were found to have been
imposed by the war, in increased cost of
refining, losses, cost of bags, labor, in-
surance, interest and other things, rath-
er more than cover the difference. After
prolonged negotiations, the refiners were
placed under agreement establishing
these limits on October 1, and anything
over this amount to be agreed extortion-
ate under the law. In the course of
these investigations, it was found by
canvass of the Cuban producers that
their sugar had during the first nine
months of the past year sold for an
average of about $4.24 per hundred, f.
0. b. Cuba, to which duty and freight
added to the refiners’ cost amounted to
about $5.66 per hundred. The average
sale price of granulated by various re-
fineries according to our investigation
was about $7.50 per hundred or a differ-
ential of $1.84. In reducing the differ-
ential to $1.30 there was a saving to the
public of 54 cents per hundred. Had
such a differential been on use from
the first of January, 1917, the public
would have saved in the first nine
months of the year about $24,800,000.

Next Year.

With a view to more efficient organ-
ization of the trade in imported sugars
next year, two committees have been
formed:

1 A committee comprising represen-
tatives of all of the elements of Amer-
ican cane refining groups. The prin-
cipal duty of this committee is to divide
the sugar imports pro rata to their var-
ious capacities and see that absolute
justice is done to every refiner.

2. A committee comprising three rep-
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resentatives of the English, French and
Italian governments; two representa-
tives of the American refiners with a
member of the Food Administration.
Only two of the committee have ar-
rived from Europe but they represent
the Allied governments. The duties of
this committee are to determine the
most economical sources from a trans-
port point of view of all the Allies, to
arrange transport at uniform rates, to
distribute the foreign sugar between the
United States and Allies, subject to the
approval of the American, English,
French and Italian governments.

This committee, while holding strong
views as to the price to be paid for
Cuban sugar, has not had the final voice,
this voice has rested in the governments
concerned, together with the Cuban
government and | wish to state emphat-
ically that all of the gentlemen concern-
ed as good commercial men, have en-
deavored with the utmost patience and
skill to secure a lower price and their
persistence has reduced Cuban demands
by 15 cents per hundred. The price
agreed upon is about $4.60 per 100
pounds, f. 0. b. Cuba, or equal to about
$6.00 duty paid New York This price
should eventuate to about $7.30 per hun-
dred for refined sugar from the refiners,
at seaboard points, or should place sugar
in the hands of the consumer at from
8)4 to 9 cents per pounds depending up-
on locality and conditions of trade, or
at from 1to 2 cents below the prices
cf August last and from )2 to 1 cents
per pound cheaper than to-day.

There is now an elimination of spec-
ulation, extortionate profits and in the
refining alone the American people will

3

save over $25000,000 of the refining
charges last year. A part of these sav-
ings goes to the Cuban, Hawaiian, Por-
to Rican and Louisianian producer and
part to the consumer.

Appeals to prejudice against the Food
Administration have been made before
this committee because the Cuban price
is 34 cents above that of 1917. It is
said in effect that the Cubans are at
our mercy, that we could get sugar 1
cent lower. We made exhaustive study
cf the cost of producing sugar in Cuba
last year, through our own agents in
Cuba, and we find it averages $3.39 while
many producers are at a higher level.
We found that an average profit of at
least 1 cent per pound was necessary
in order to maintain and stimulate pro-
duction or that a minimum price of
$4.37 was necessary and even this wou’d
stifle some producers. The price ulti-
mately agreed was 23 cents above these
figures, or about one-fifth of a cent per
pound to the American consumer and
more than this amount has been saved
by our reduction in refiners profits. If
we wish to stifle production in Cuba,
we could take that course just at the
time of all times in our history when
we want production for ourselves and
the Allies. Further than that, the State
Department will assure you that such
a course would produce disturbances in
Cuba and destroy even our present sup-
pliess—but beyond all these material
reasons is one of human justice. This
great country has no right by the might
of its position to strangle Cuba. There-
fore, there is no imposition upon the
American public. Charges have been

(Continued on Page 30)
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Movements of Merchants.

Paw Paw—Max Benton succeeds H.
J. Dunbar in the plumbing business.

Rapid River—Dr. Baker, recently of
Engadine has engaged in the drug
business.

Scottville—E. M. Brooks has enlarg-
ed his undertaking parlors by leasing
additional store room.

Coleman—William Howe has sold his
hotel to Napoleon L. May. recently of
Detroit, who has taken possession.

Belding—Muiss Allie B. Sabine, of the
millinery firm of Stanton & Sabine, died
Jan. 11, following a short illness.

Harbor Springs—E. P. Marshall &
Son have closed their hardware store
for the winter, resuming business May 1

Coleman—Fire destroyed the harness
stock and store fixtures of D. P. Burk,
Tan. S The loss is covered by insur-
ance.

Vicksburg—S. G. Notley has installed
new fixtures, refrigerator display cases,
a new sheer and modern scale in his
meat market.

Holly—The new plant of the Holly
Grain & Produce Co. is nearing com-
pletion and will be open for business
about Feb. I.

Hersey—William Echlin has closed
out his meat stock and removed to
Evart, where he has engaged in the
livery business.

Butternut—H. J. Campbell has closed
out his stock of general merchandise
and will devote his entire attention to
his cheese manufacturing business.

Grand Haven—John Mulder, proprie-
tor of the Square drug store, has pur-
chased the stock of the Thieleman Drug
Co. and will continue both stores.

Olivet—The Eaton Packing Co. has
retired from business and the former
manager, Hugh Brainerd, has engaged
in a similar business under his own
name.

St. Louis—Caplan Bros., general mer-
chants at Baldwin, have purchased
the stock and fixtures of the Slater
Dry Goods Co. and will take possession
Eeb. 1

Howard City—A. Oliviero, proprietor
of the Philadelphia candy store, has sold
his stock to Demaria Carlo, of Pitts-
burg, Pa., who will take immediate pos-
session.

Plainwell—Hyder & Kelly, meat deal-
ers, have dissolved partnership and the
business will be continued by Mr. Kelly,
who has taken over the interest of his
partner.

Reading—F\ E. Abrams, of Fremont,
and J. H. Zimmerman, of Ray Center,
have formed a copartnership and pur-
chased the A. W. Branch & Co. drug
stock and store building and will con-
tinue the business under the style of
Abrams & Zimmerman.
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Muskegon Heights—The Muskegon
Heights Bazaar Co. has been incorporat-
ed with an authorized capital stock of
$15,000, of which amount $9,000 has
been subscribed and paid in in cash.

Cadillac—Seegmiller Bros, have dis-
continued the sale of tobacco in any
form in both of their grocrey stores,
owing to their belief in the harmfulness
of the weed.

Carson ‘City—N. H. Geller has pur-
chased the interest of Joseph Bower in
the hardware stock of Bower & Geller
and will continue the business under
his own name.

Whitehall—Glenn H. Johnson has
purchased the interest-of George Dixon
in the drug stock of Johnson & Dixon
and will continue the business under
his own name.

Westphalia—A. Snitgen has sold his
interest in the A. Snitgen & Co. stock
of general merchandise to Leo Heges-
bach and the business will be continued
under the same style.

Muskegon—The Veitenheimer-Patter-
son Shoe Co. has dissolved partnership
and the business will be continued at
the same location, 109 West Western
avenue, by J. Veitenheimer.

Dowagiac—The stock of drugs, drug-
gists’ sundries and store fixtures of the
late R. Lewis has been purchased by
local parties, who have placed Homer
Phelps in charge to close it out at spec-
ial sale.

Bangor—James P. Ryan, who has
conducted a general store here for many
years, has practically completed negotia-
tions for turning his stock over to the
Bangor Co-Operative Co., a newly or-
ganized company with a capitalization
of $30,000.

Morrice—Ira Hempstead, general
merchant at Nicholson, had a narrow
escape from death last Saturday. He
drove onto the tracks in front of a
West bound fast freight. The engine
struck the front of the car, smashed
the radiator, broke both front wheels
and windshield, but left Mr. Hemp-
stead seated in his machine uninjured.
He had been to the M. U. T. depot
for goods and was crossing the Grand
Trunk track on his way back when
the accident happened.

Manufacturing Matters.

Redford—The Krugler Hardware Co.
has increased its capital stock from
$5,000 to $25,000.

Adrian—The Clough & Warren Co.
has decreased its capital stock from
$200,000 to $25,000.

Detroit—The Detroit Food Prod-
ucts Co. has changed its name to the
Card Dusenbury Co.

Port Huron—The McMorran Mill-
ing Co. has increased its capital stock
from $12,000 to $50,000.
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Detroit—The Wolverine Machinery
and Supply Co. has increased its capital
stock from $10,000 to $40,000.

Lawrence—The Lawrence Home Bak-
ery, Ernest Ickes manager, has closed
its doors, owing to the shortage of su-

ar.

Sheridan—The  Sheridan  Furniture
Co. has been organized to manufacture
a line of chairs and library tables, com-
mencing about Feb. 1

Detroit—The Rice-Munn Co. has been
incorporated with an authorized capital
stock of $10,000, which has been sub-
scribed and paid in in property.

Saginaw—The Alma Electric & Bat-
teiy Co. has been incorporated with an
authorized capital stock of $5,000, of
which amount $4,500 has been subscrib-
ed and $4,500 paid in in cash.

Detroit—The Van Antwerp Co. has
been incorporated with an authorized
capital stock of $20,000, all of which has
been subscribed, $8,000 being paid in
in cash and $12,000 in property.

Kalamazoo—The Leonard Air Wash-
er Co. has been incorporated with an
authorized capital stock of $50,000, of
which amount $25,000 has been sub-
scribed and $5,000 paid in in cash.

Kalamazoo—The Kalamazoo Carton
Co. has increased its capital stock from
$50,000 to $125,000 and taken oyer the
Kalamazoo Label Co., continuing the
business in connection with its own.

Detroit—The International Motor
Truck Co. has been incorporated with
an authorized capital stock of $20,-
000, of which amount $10,000 has been
subscribed, and $6,000 paid in in cash.

Sagola—The Northern Sawmill Co.,
manufacturing and dealing in forest
products, has been incorporated with
an authorized capital stock of $100,-
000, all of which has been subscribed,
and $60,000 paid in in cash.

Detroit—The School Supply Co.,
manufacturing and selling school and
office supplies, has been incorporated
with an authorized capital stock of
$5,000, of which amount $2,500 has
been subscribed, $150 paid in in cash
and $850 in property.

Detroit—Charles W. Kotcher has
merged his lumber business into a
stock company under the style of
the C. W. Kotcher Lumber Co., with
an authorized capitalization of $600,-
000, all of which has been subscribed,
$35,088.75 being paid in in cash/and
$584,911.25 in property.

It IHlustrates the Five Senses.

Articles appropriate to each sense
were displayed recently by a depart-
ment store. For hearing, the store
showed phonographs, telephone ap-
pliances, and similar goods; for smell,
perfumes and powders were exhibit-
ed; and each sense as treated in this
way. The display manager added a
sixth sense—common sense—which
brought out other articles for shop-
pers to look over.

The Cutler Automatic Stereoptican
Co., manufacturing and selling stereop-
tican machines, has been incorporated
with an authorized capital stock of
$15,000, of which amount $10,000 has
been subscribed, $6000 paid in in cash
and $4,000 in property.

No man buys what he never heard
of.
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Late Banking News.

Jonesville—The Farmers’ State Bank
of Jonesville has reorganized with a
capital stock of $50,000.

Paw Paw—John W. Free, President
of the Paw Paw Savings Bank, of which
he was one of the founders in 1886 and
the active executive officer all these
years, resigned Jan. 1 and formed the
John W. Free & Co. Banking institution.
With him is associated Frank C. Staple-
ton, for five years cashier of the Citi-
zens State Banklof Decatur.

Cadillac—George G. Bro’-n, for four
years Cashier of the Cadillac State
Bank, has resigned to take up new du-
ties with the lumber firm headed by
Charles T. Mitchell. The new Cashier
of the State Bank is Frank Welton, a
former Grand Rapids business man and
more recently Cashier of the First Na-
tional Bank of Hollywood, Cal.

Milford—Frank M. Lansing, Cashier
of the Brighton State Bank has resign-
ed to take a similar position with the
Milford State Bank, where he began
work last week.

Custer—Dr. L. H. Duguid has sold
his interest in the Custer Bank to Tracy.
B’oomer, of Scottville, who will become
Cashier.  Mr. Gordon, who has been
Cashier since the opening of the Bank,
expects to leave in about three weeks,
but at present has not decided where
he will locate.

Pontiac—Stockholders of the Pontiac
Savings Bank voted to increase the
capital stock of that institution from
$100,000 to $200,000, at their annual
meeting. They decided to declare a
stock dividend of $50,000 and to dis-
pose of the remaining $50,000, offering
it to the present stockholders first.
Should any remain untaken it will be
offered outside. The Bank which thus
doubles its capital stock was originally
organized in 1898 with a capital stock
of $50,000, increased on July 1, 1912, to
$100,000. The assets at that time were
one and a half millions. The Dec. 31,
1917, statement showed assets in excess
of four million dollars. The stockhold-
ers felt that the increase of capitaliza-
tion was advisable to increase the Bank’s
strength.

The pre-w'ar plans Germany made
for the invasion and subjugation of
this country were so complete in de-
tail as to include a tentative form of
government for every city Germany
proposed to occupy. The Tradesman
has in its possession the names of
the pro-German citizens of this city
who had been selected by a member
of the German diplomatic staff to act
as the Kaiser’s representatives in the
municipal administration of Grand
Rapids. These names and the posi-
tions assigned them in the Germanic
schedule will probably be disclosed
in the near future. There will be a
lively scrambling when the disclosure
is made.

The Safety Burglar Alarm Co. has
been incorporated with an authorized
capital stock of $25,000, all of which has
been subscribed, $1,450 being paid in in
cash and $1,050 in property.

The Hill Drug Co. has been incor-
porated with an authorized capital stock
of $10,000, of which amount $5,100 has
been subscribed and paid in in cash,



January 16, 1918

The Grocery Market.

Sugar—The market is unchanged in
price, but the scarcity continues. A
more perplexing problem than the
handling of sugar sales never confront-
ed the retail grocer.

Tea—Although the market still pre-
sents a quiet appearance, demand is bet-
ter than it was and shows signs of
gradual improvement. Much difficulty
is experienced in shipping goods, owing
to the freight congestion, and equal
trouble is caused in moving stock arriv-
ing. These conditions have existed for
weeks but seem to be steadily getting
worse. For the latter reason stock
available for immediate delivery remains
exceedingly scarce, and as most of the
demand is for goods in that position,
business is greatly hampered. Under
the circumstances higher prices would
appear to be warranted, and that they
are inevitable as a consequence of con-
ditions that operate to control the move-
ment present and prospective, is an
opinion held in many responsible quar-
ters, but the general belief seems to be
that a material advance is not apt to
occur until early spring when the dis-
tributing trade will be forced by their
jequirements, which by that time will
begin to make themselves imperatively
felt, to take hold much more freely than
they are now inclined to do.

Coffee—The concessions previously
made on Rios do not appear to have
been sufficiently marked to encourage
buyers to change their waiting at-
titude. Santos are unchanged, but
quotations are somewhat irregular.
The market is dull, with prices nom-
inal.

Canned Fruit—There isno business
of importance being transacted in
this market for the reason that there
are no special offerings, especially
for commercial purposes, although the
Government is constantly in the mar-
ket for whatever it can pick up.

Canned Vegetables—So far as replen-
ishment of jobbers’ stocks is concerned
the past week has been very quiet, with
no indication of any earnest desire on
the part of wholesalers to make further
purchases at this time. The biggest
factor in the situation is that of trans-
portation and this involves the whole
scheme of the movement of goods from
the time they leave the grower until
they are deposited in the retailers’ stores
whether in this country or aboard.
Labor is, of course, one of the great
essentials, but in addition the volume of
goods to be moved within a given time
is so great that the facilities available
are wholly inadequate. This applies not
only to freight cars, but to motive pow-
er. to terminal facilities, to barges and
lighters and to trucking through the
streets. It applies to lack of ocean trans-
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portation, to congestion on the docks
abroad, to being crowded off the rail-
roads by military supplies and by lack
of labor at every point. It seems as if
everything in the world has to be mov-
ed immediately from one place to an-
other and which, after all, is an im-
possible task. Everything is affected and
the canned goods trade not the least
of all. There is almost a Chinese wall
around the Metropolitan district so that
goods from the outside come in very
slowly. There are goods still on wheels
which should have been here weeks and
months ago. Retailers are clamoring
for these goods and jobbers are unable
to supp’y them, so that anything on the
spot that is offered on a reasonable basis
can be sold without much trouble mere-
ly to fill in these gaps. There are some
exceptions, but generally speaking this
condition prevails.

Canned Fish—There is no special
demand on the spot for salmon for
domestic purposes, although there is
a little enquiry here and there for
export. It probably would not be
very difficult to find offerings if any
demand should spring up, as spot sup-
plies are said to have been increased
by offerings for resale of salmon that
was intended for export, but the ship-
ments of which have been indefinite-
ly delayed.

Dried Fruits—Interest in the dried
fruit situation has not increased spe-
cially from the buyers’ standpoint al-
though it is said that there have been
some sales of small sized prunes
about on a 7c basis by outside pack-
ers. This compares with 5~c which
the Association is charging buyers
whose contracts have had to be
amended because of the fact that the
Government has taken the large sizes
originally intended for delivery on
these contracts. The Association will
not sell additional lots at this price,
but will merely complete the old con-
tracts. Hence, in anticipation of the
increased demand for small sizes for
civilian use, outside packers are ask-
ing the 7c base. Local buyers are
not satisfied with the situation in re-
gard to the forced amendment of con-
tracts and they seem to think that in-
asmuch as the prunes taken for the
Government were really their prop*
erty any profit resulting from the
Government purchase should be
theirs and not that of the Prune As-
sociation. Reports from the Coast
indicate that the Raisin Company is
making a hard drive to get all its
growers signed up. There appears to
be some reluctance in certain quar-
ters to come again into the fold of
the Association on the part of grow-
ers who think that under present con-
ditions of demand they can go it alone
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and make even more money. They
all admit they have prospered under
the contract of the Association, but
now think they can do just as well
without.

Spices—The market is very firm ow-
ing to the depleted condition of spot
supplies, and the difficulties of drawing
offerings for shipment from the Orient
on account of the lack of tonnage. Sin-
gapore and Muntok white peppers are
almost unobtainable on the spot, and
though several cars are on the way from
the Pacific Coast the date of their ar-
rival is very uncertain. All red peppers
are extremely scarce, while the small
stocks of cassias have been further con-
centrated. All grades of nutmegs show
an upward inclination on light supplies
and increased demand.

Rice—The market still has a very
quiet appearance, as buyers are not
inclined to anticipate requirements.
Stocks are limited by the slow ar-
rivals, and there is no pressure exerted
to effect sales. There is consequent-
ly a firm tone to the market and no
price changes to record.

Corn  Syrup—Prices are firmly
maintained under a steady demand,
with little or nothing obtainable for
prompt delivery.

Molasses—Supplies continue light
and are absorbed as fast as received.
The market is firm on the basis of
previous quotations.

Starch—The  market  continues
steady on the basis of quotations.

Nuts—There is a very light demand
at the present time, and in some re-
spects the market is a shade easier,
especially for imported nuts. Do-
mestic nuts, however, continue steady.

Used Frozen And Dried Egg Prod-
ucts.

Under Federal Control and the
stimulus of active competition in man-
ufacture and sale, the quality of froz-
en eggs and fried egg products is now
above complaint. Yet the prejudice
against such food stuffs, due to bad
methods and practices of years ago,
still remains to some extent, so that
some bakers still use shell eggs ex-
clusively.

Owing to the shortage of sugar
the consumption of these products by
bakers and confectioners has material-
ly decreased. The stocks of frozen
and dried egg products now on hand
are large, while stored eggs are rap-
idly moving to the markets and fresh
eggs are not yet appearing in quan-
tity. This is liable to lead to ashort-
age and high prices for shell eggs
for uses to which the frozen and dried
products are not adapted.

The United States Food Admin-
istration is urging bakers to use as
few shell eggs as possible in their
baking, and the substitution of these
products, thereby conserving shell
eggs to be used by the public in place
of meats.

A Goldberg has purchased the gro-
cery stock of J. A. Wheeler, at 578
Michigan street, and will continue the
fusiness at the same location.

More than one man has been ruined
because he could not get away from an
«advertising idea with which he fell in
love.
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Review of the Grand Rapids Produce
Market.

Apples—Winesaps and York Imper-
ials, $2 per hamper; Baldwins, Green-
ings and Wagners, $550 per bbl,;
Northern Spys, $6@7 per bbl.

Bananas—$4.50 per 100 Ibs.

Beets—$1.25 per bu.

Butter—Local dealers hold extra
fancy creamery at 48c for fresh and
44c for June cold storage; centralized
brings I@2c less. Local dealers pay
40c for No. 1 dairy in jars and 30c for
packing stock.

Cabbage—$3 per 100 Ibs.

Carrots—75c per bu.

Cauliflower—$2.75 per doz.

Celery Cabbage—15c per bunch for
California.

Cranberries—$18 per bbl. for late
Howes; $9.25 per N bbl.
Eggs—Local dealer pay 50c for

strictly fresh, loss off. including cases.
Cold storage operators are putting out
their stock on the following basis:
Extras, candled, 47c: firsts, 45c; sec-
onds, 4ic.

Figs—10 'b. layers. $1.65; 20 8 oz
packages, $1.85; 12 10 oz. packages,
$1.25.

Grape Fruit—$4@4.75 per box for all
sizes Floridas.

Grapes—California Emperor, $6.25 per
keg or $3.25 per crate: Malaga $8719
per keg.

Green
bunch.

Green Peppers—65c per basket for
Southern grown.

Honey—22c per Ib. for white clover
and 20c for dark.

Lemons—California selling at $7.75
for choice and $8.25 for fancy.

Lettuce—<l4c per Ib. for hot house
leaf; $2.50 per hamper for New York
head.

Limes—$1 per 100 for Italian.

Maple Syrup—$L75 per gal. for pure.

Mushrooms—75¢ per Ib.

Nuts—Almonds, 21c per Ib.; filberts,
20c for Grenoble; Brazils, 18c; Mixed
nuts, 16H>c.

Onions—Home grown command $3
per 100 Ib. sack; Spanish $1.65 per crate.

Oranges—California Navals, $5.25@
6; Floridas, $5@5.50.

Oysters—Standards, $1.85 per gal.;
selects, $2.25 per gal. Shell oysters, $9
per bbl. for either Blue Points or Co-
tuits; 75c per 100 for Blue Points and
$1.25 per 100 for Cotuits.

Potatoes—Up State buyers are paying
$1@1.25 per 100 Ibs.

Radishes—35c per doz.
grown hot house.

Spinach—$1.50 per bu. for Southern
grown.

Sweet Potatoes—$3.25 per hamper for
Lliln dried Illinois.

Tomatoes—30c per Ib. for hot house.

Onions—Shallots, 65c  per

for home

Using a Slogan For a Name.

Advertising and selling his goods
under the trade-mark “Talbott Qual-
ity,” an ice cream manufacturer takes
advantage of his plant’s location on
a prominent main thoroughfare. He
emphasizes his high standard and re-
calls his slogan to the minds of those
who ask, for on the side of the build-
ing where the eye is accustomed to
glance for the street signs, his plant
bears two slightly larger signs with
the words—“Quality Corners.”
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MUST RIGHT ABOUT FACE.

The utterly wretched and indefensi-
ble manner in which the War Depart-
ment is sending soldiers to France
without rifles, ammunition, machine
guns, cannon, shells, overcoats, socks,
army shoes, underclothing and other
necessary articles of apparel and war-
fare, finds a counterpart in every ave-
nue of life in this country.

The transportation system of the
United States has completely broken
down. It frequently requires a month
to three months to get a shipment of
freight from New York to Grand
Rapids. It takes from ten days to
two months to get an express sh'p-
ment from Grand Rapids to Buffalo.
It frequently requires five days to
get a letter from the South end of the
city to the business district of Grand
Rapids—a distance of two or three
miles.

The efficiency of the manual work-
man has almost become a thing of
the past, due to the opposition of the
labor unions to the apprenticeship
system. Because of this opposition
and the enforced curtailment of in-
dividual output by labor union propa-
ganda, we have become a Nation of
slackers, slovens and slouches. There
is no incentive on the part of the union
worker to become a competent me-
chanic, because the possession of a
union card entitles him to the scale
rate of wages, no matter how much
of a botch workman he may be. Be-
cause the carpenters’ union of Grand
Rapids—and the same is true of other
localities as well—will take anyone
into full membership and affiliation
who has a hammer and saw and the
price of the initiation fee, there is not
a good carpenter mechanic in the
city. When local contractors have
fine homes to build which require
good joints, they are compelled to
send to Buffalo or Milwaukee for
skilled workmen who have learned
their trade under the rigid apprentice-
ship system of the European coun-
tries.

The same unfortunate condition
prevails in every walk of life. The
country is full of book-keepers who
are not accurate, stenographers who
cannot spell, salesmen who cannot
sell, directors who cannot direct, man-
agers who cannot manage, superin-
tendents who cannot superintend.
The occupants of these positions may
be drawing princely salaries, but their
incompetence is manifest at a glance.
They exhibit their weakness by their
lack of grasp, their failure to make
the most of their positions, the con-
tempt in which they are held by the
workers under them and their eager-
ness to stop and visit with every pass-
ing stranger wffio happens along.

The same tendency in the general
demoralization of the worker is seen
in the disposition of idlers and triflers
to visit business establishments where
they have no license to monopolize
the time of paid employes, and who
frequently remain for hours, to the
great annoyance of the employer or
manager. As between taking the
time of an employe in such manner
and deliberately stealing money from
the cash drawer, there is no difference
in result. The latter method of theft
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really involves less loss to the em-
ployer, because it frequently happens
that by delaying work at a critical
period, the efficiency of other em-
ployes who are awaiting the action
of the idling employe is seriously im-
paired.

If we ever expect to become an
efficient Nation—efficient in peace as
well as in war—we must right abo it
face, abolish all unnecessary conver-
sation and all superfluous visiting and
idling, abandon the superficial spirit
which now prevails and take a more
serious view of things. We must
improve every hour in the day and
every minute in the hour. We must
restore the apprenticeship system in
all lines of manual labor, so that our
boys may become mechanics and ex-
perts, instead of idlers and triflers.

We must abolish the closed shop,
the level wage scale and the restrict-
ed output if we are to maintain our
standing as a manufacturing Nation.
Our reputation as manufacturers has
been built up on the basis of the open
shop and the liberty of the individual.
To replace them with the closed shop
and the union serf will usher in an
era of decadence.

All the lost time is not confined to
the membership of the labor unions
by any means. The spirit of the unio i
slacker is so contagious that it has
permeated every walk of life, leaving
its slimy trail in the ranks of every
line of human endeavor.

Especially during the war should
we realize that we are all soldiers of
the Republic, enlisted in the common
cause to achieve results through the
abandonment of all the pernicious
abuses which have been permitted to
creep into our body politic during
the piping times of peace which have
so long prevailed in this country that
we find it hard to realize that we are
now at the threshold of a new era
when every man, woman and child
is expected to do his duty—and do it
all the time.

Rabbi Freund, of Temple Emanuel,
caught a Tartar when he undertook to
admonish Mel Trotter for calling the
German peop’e a “gang of rummies.”
If the Rabbi is an American citizen, he
could be in better business than defend-
ing his Germanic ancestors in the face
of the indescribable atrocities they are
committing every hour under the direc-
tion of the German general staff. The
only satisfaction the Rabbi get out of
Trotter was that Trotter apologized to
the rummies. Trotter’s grandfather was
born in Germany, but he appears to be
more concerned in telling the truth
about the German beasts than the man
whose descent from barbarians is less
recent.

The Mary Free Bed Guild of Grand
Rapids is entitled to commendation for
its patriotism in voluntarily placing an
embargo on the presentation of any
selections of Teutonic origin in its mus-
ical programmes this season. To per-
mit the presentation of anything Ger-
manic. in view of the bestial attitude
of the German people, would be so con-
trary to American ideas and American
principles that patriotic audiences would
not tolerate it a moment.
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Conserves Food—
Increases Your Profit

A McCRAY Refrigerator will help you to “do your
bit” toward conserving the nation’s food supply—and en-
able you to protect your business from the heavy leakage
of profits due to waste and loss of perishable foods.

SANITARY
Refrigerators

keep all foods clean, fresh and healthful. Their hand-
some appearance will add to the attractiveness of your
store—their sanitary, tempting display of food products
attracts new customers and increases your sales—their
economy makes them an investment that pays big
dividends m increased profits. Every McCRAY is fully
guaranteed.

Write TO-DAY for Catalog and
Easy Payment Plan

Our catalog fully describes a great variety of de-
signs—to suit every requirement. Select the catalog you
desire and ask us to mail it—at once.

No. 71 for Grocers and Delicatessens.

No. 62 for Meat Markets and General Storage.
No. 93 for Residences.

No. 51 for Hotels and Restaurants.

McCray Refrigerator Co.

844 Lake Street Kendallville, Indiana
Detroit Salesroom, 14 E. Elizabeth St.
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SUCCESSFUL SALESMEN.

Fred R. Smith, Representing the
Oelerich & Berry Co.

Fred R. Smith was born on a farm
near Aylmer, Elgin county, Ontario,
Aug. 9, 1879. His antecedents were
English on his father’s side and
Scotch on his mother’s side. When
he was 17 years of age he came to the
United States, locating in Plymouth,
where he worked on a farm for about
six months. He then came to Grand
Rapids, where he secured a position
as motorman for the Street Railway
Company. Several years later he was
appointed a patrolman, which position
he filled for seven years. Believing
that he could make a success of selling
goods on the road, he secured a posi-
tion as traveling representative for
the Davies-Young Soap Co., of Day-
ton, Ohio, covering Southern Michi-
gan. His experience with this house
was so satisfactory that he subse-
quently engaged to cover the entire
State for Franklin Baker & Co., of
Philadelphia, with whom he remained
a year. Four years ago he was offer-
ed the opportunity of a lifetime—to
sell molasses for the Oelerich & Berry
Co., of Chicago. He sees his trade
twice a year, selling the retail trade
through the jobber. His territory
includes Western Michigan, the Sag-
inaw Valley, thence a strip running
Southwest to Elkhart, Ind.

Mr. Smith was married July 20,1900,
to a Canadian lady. They have a
boy 8 years old and reside in their
own home at 1309 Dunham street.
Mr. Smith is a member of the Wealthy

Barney Langeler has worked
In this Institution continuous-
ly for over forty-eight years.
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Avenue Baptist church, Odd Fellows
Lodge No. 11 and the I. C. M. A
He attributes his success to hard
work and to keeping everlastingly
at it, but one glance at him discloses
the fact that he is the possessor of a
winning way and a pleasant person-
ality which enables him to make him-
self an important factor in any posi-

Fred R. Smith

tion he may assume or any environ-
ment in which he may be thrown.

Like all well-regulated men, Mr.
Smith has a hobby. It is not a fast
horse or a craze for base ball or a
passion for fishing—it is an ambition
to cultivate the finest garden in Grand
Rapids. Those who saw his garden
last summer and fall and noted the
remarkable results he obtained from

Barney says.
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a little space only 40x45 feet, in-
sist that he has gotten the art of gar-
dening down to a science. He at-
tributes his ability along this line
to the fact that he learned how to
make things grow when he lived on a
farm as a boy and has never forgot-
ten how to produce remarkable re-
sults with Mother Earth as a ground-
work.

Harvest Ice Now to Save Ammonia.

Our 1918 demand for ammonia in
war industries will be so great, that
the Food Administration Division of
Chemicals urges the closest economy
of ammonia in refrigeration. Cold
storage and artificial ice concerns are
urged to stop immediately all chem-
ical loss of ammonia in their plants;

have a chemical analysis made
of circulating liquid, looking to
the determination and elimination

of any corroding elements thereon;
return at once all the empty
cylinders .and containers to supply
firms; utilize and store natural ice to
the greatest possible extent, so that
if ammonia is commandeered for am-
munition, there will be a large amount
of natural ice available. Construc-
tion of new artificial ice plants is to
be discouraged, and manufacturers of
artificial ice are co-operating with the
Food Administration to close down
unnecessary plants, and buy their ice
from other manufacturers, thus de-
creasing labor, fuel, and ammonia re-
quirements. Ice men throughout the
country are working with the Division
of Chemicals along this line, saving

“ Giving Satisfaction—

Is the WORDEN plan of action.”

7

ammonia which is needed by the War
and Navy Departments and for food
refrigeration in cold storage plants.
Farmers and creameries are urged to
store all the natural ice that it is
possible to harvest, and great econo-
mies during the 1918 shipping season
can be effected by icing cars of per-
ishable food at country loading places
from stores of natural ice put away
now.

Wrapped Sugar Economical.

The shortage of sugar has led to
a rediscussion of the economy secur-
ed by served wrapped lump sugar, a
practice which some stewards report
as economical, while others believe
that unwrapped lump or granulated
sugars are best. The managing
steward of a big chain of lunch rooms
says that wrapped sugar is most eco-
nomical in his experience, and gives
the following reasons: The cost of
wrapping at the refinery is approxi-
mately 23 cents per thousand pieces.
Many hotels and restaurants using
unwrapped lump sugar have doled it
out in small paper bags during the
sugar shortage, a method that costs
approximately 57 cents per 500 bags,
each containing two lumps. Wrapped
sugar is not touched by hands, be-
ing wrapped at the refinery by ma-
chinery. Where a guest uses only one
piece of sugar there is no waste, as
when two or more pieces of unwrap-
ped sugar are served. This steward
maintains that, contrary to general
belief, granulated sugar is not as eco-
nomical as lump sugar in service.

W orden Q rocer Company

GRAND RAPIDS—KALAMAZOO

THE PROMPT SHIPPERS
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TWO GREAT WORLD LEADERS

It is needless to waste words on the
President’s peace proposals. They
speak for themselves. They look not
merely to the terms on which the war
must be ended, but far ahead to the
future of civilized nations. They mark
out a sort of Grand Charter for the lib-
erty and democracy of the ages to come.
Into his single proclamation, the Presi-
dent has gathered the hopes and plans
which million have been cherishing—
vaguely, it may be, or even blindly—for
a new international regime. Diplomacy
in the open and secret treaties thrown
into the dust-bin; the seas free to all
and artificial trade-barriers between the
nations levelled; the rights of the small-
est and weakest nationality safeguarded,;
ending of the mad competition in arma-
ments; the creation of a League of Na-
tions, both to enact and to enforce public
law throughout the world. Here, sure-
ly, is a programme and a forecast fitted
to appeal to the deepest instincts of
humanity and to fill the prophets of a
better day with solemn joy.

The immediate question is whether the
President’s enumeration of the funda-
mentals for which the United States is
ready to do and suffer all will help to
bring the German government and its
allies to a better mind. Here we have,
as yet, little but speculation to go upon.
Certain inferences, however, appear to
be well founded. It is evident that a
perfect understanding now exists be-
tween Great Britain, France and the
United States. It would not be surpris-
ing if the French Premier should soon
add his voice to the voices of Lloyd
George and President Wilson. In that
way the perfect concert of opinion and
of sympathy will be emphasized. But
there are also important diplomatic con-
clusions to be drawn. It is an act of
high diplomacy in which Lloyd George
and Mr. Wilson have joined. Their
first and chief aim may well he to “get
the jump” on Germany. She was pre-
pared to exploit with the Russians and
the neutrals the liberality of her own
terms of peace and to u/ge that it was
ony the unblushing imperialism and
selffishness of England and the United
States which prevented them from en-
tering at once into a peace conference.
Well, we now have the German pro-
posals superseded by offers and stipula-
tions far broader ar.d more democratic.
The initiative has, in other words, pass-
ed from the hands of the German gov-
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ernment. It now finds the old diplo-
matic manoeuvre brushed aside and the
issue and responsibility squarely placed
upon it. To-day the whole world sees
that Germany must answer. She has
before her the possibility of peace rooted
in justice for all and guaranteed for the
long future. Will she reject it, and
bring more blood-guiltiness upon her
head ?

It seems fair to assume that Lloyd
George and President Wilson had
special information at command. Hints
may have come to them in the round-
about ways of diplomacy in war-time
that a new and more definite and more
moderate statement of the aims of the
Allies m war and in peace would not be
unwelcome in Berlin and in Vienna.
Especially does it appear probable that
London and Washington had evidence
that something could be done to detach
Austria and Turkey from arrogant and
grasping Germany. Certainly Lloyd
George used a more conciliatory tone
towards both Turkey and Austria than
he or Mr. Asquith or Mr. Balfour had
employed before. This tone President
Wilson echoes—indeed, he led the way
a month ago in disclaiming any inten-
tion to dismember Austria. There seems
to be a hope now of driving a wedge in-
to the Teutonic Quadruple Alliance.
This appears to be feared as it is re-
sented in Germany. Even if there is
no break-up, the Turkish and Austrian
governments may now bring strong
pressure to bear upon the German gov-
ernment, in order to force it to a more
reasonable attitude. All this is, frank-
ly, no more than diplomatic guessing;
but we may be confident that Lloyd
George and the President did not act
as they did, and at the time they chose,
without a reasoned motive. Whether
this was such a hope as we have sug-
gested, and whether it will be realized,
we must wait for time and the event to
tell us.

Neither the British Prime Minister
nor the American President could have
expected Germany to accept the terms
now offered without altering them one
jot. The principles laid down must be
accepted ; their application in detail is
a matter for adjustment. There are
several burning questions—the Balkans,
the German colonies, the Turkish and
Austrian provinces seeking autonomy
and Alsace-Lorraine. But first we must
know if Germany is willing to listen to
reason, and see what kind of response
her rulers will make to the magnificent
appeals of President Wilson and Lloyd
George for a peace built on foundations
of righteousness.

WASTAGE CHECKED.

The entire canning industry is
studying the problem of waste and
lost motion just now, with a deter-
mination that promises great things
for economical food production next
season. At the recent meeting of
New York State canners one of the
speakers enumerated the following
preventable wastes which had come
under his own observation recently:

He showed where one packer, with
all his pipes well covered to preserve
steam, and the exhaust, caught, con-
densed and introduced into the boiler
water, thereby preheating it before
use, was able to produce 15,000 cases
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of peas on one and a half cars of coal;
whereas another, using two cars, got
but 10,000 cases. Another, using a
50-50 combination of hard-coal screen-
ings with soft coal, made a big saving
in his coal bill. One factory has
drinking fountains on the second
floor, as well as on the ground floor,
thus saving loss of time by employes;
while still another uses no such foun-
tains, but allows the hands to take
empty cans to be used as cups, and,
dented and misshaped, finally thrown
away.

One man uses his regulation cases
for carrying the shelled peas, result-
ing in unhandy boxes from which the
peas are spilled and wasted, together
with the cases, instead of having prop-
perly constructed boxes for this pur-
pose only, fitted with handles so that
they may be raised and lowered with-
out spilling. Some canners will close
their season leaving their machinery
clogged with the accumulations,
whereas a heavy saving and better
results from the machinery would be
secured if all were properly cleaned,
taken apart, well oiled, and the parts
subject to rust painted with heavy
grease. He showed where misjudg-
ment in continuing old machinery, in-
stead of replacing it with up-to-date,
caused one packer to have an output
of 550 cans of corn to the ton, which
he was able to increase to 702 cans
per ton when he finally made the
change.

CANNED GOODS SITUATION.

Most jobbers seem to have complet-
ed their inventories, so that if they
feel disposed to enter the market
there is no particular reason now for
them to hold back. Nevertheless,
they are doing so, giving as an ex-
cuse the fact that their own custom-
ers are doing likewise. They are de-
termined to feel their way and make
purchases only as the occasion re-
quires. Brokers throughout the coun-
try seem to be trying to stimulate
business as far as possible, but there
is not the vim in their efforts that
there would have been in normal
times.  Evidently recognizing the
fact that buyers will act conservative-
ly, they are offering assorted cars
rather than full cars and in this way
trying to induce business. The trade
at large has not as yet apparently
come to a full realization of the fact
that prices can no longer be offered
as a special inducement for, although
they may be somewhat lower than
what the next man would sell at,
they really mean nothing to the job-
ber, who is permitted to resell only
at a normal advance, which means
his expenses plus a reasonable profit.
Inasmuch as jobbers are being watch-
ed pretty closely by the Government
for any signs of profiteering, they are
not inclined to take chances of los-
ing their licenses, so that the position
of the jobber now is merely that of
a distributer, but is entitled to his
regular wage for the office I"s per-
forms. Any attempt on his part to
assume the role of a speculator will
be likely to get him into trouble, and
most of them seem to think they have
enough as it is without seeking any
additional tribulations.
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THE THIRD LIBERTY LOAN.

The time for the announcement of
the Third Liberty Loan and its terms
draws nearer. A decision on terms
is difficult to make. The Secretary
of the Treasury does not want to
raise the rate above 4 per cent. For
the next Liberty Loan a higher rate—
if it has not already been discounted
—would, other things equal, mean
the further decline of railroad and
corporate bonds and other securities
bearing a fixed rate of interest. They
would decline until their rate was on
a level with the Liberty Bonds, tak-
ing into account higher yields neces-
sitated by the fact that they are not
quite so safe, and that nobody buys
them purely on patriotic grounds. A
higher rate for Liberty Bonds would
therefore be regrettable. But if nec-
essary to float the bonds, the rate
must be raised. If a bond issue is at-
tempted at 4 per cent, and fails, sim-
ply because the interest rate has not
been placed high enough, the result
would be more than regrettable. It
would be disastrous.

The dilemma is this: How can the
Government float a new loan at 4per
cent, when the 4 per cent, loan already
on our market has been selling below
par and last week touch a new low
level a little above 96? Instead of
paying 100 for new 4 per cent. Liberty
Bonds, people could buy old 4 per
cent. Liberty Bonds in the mar-
ket for 3 or 4 points less. Yet
to raise the rate to 4I2 per cent,
would be clumsy. It is hard to
figure, and the quarter of 1 per cent,
does not make a popular appeal. To
raise the rate to 412 per cent, may
seem too much. The terms of ma-
turity and redemption might be al-
tered, and the 4 per cent, rate retain-
ed, but would these changes be un-
derstood and appreciated of the mass-
es? The price of the Liberty Bonds
now on the market might be raised
by artificial means, but that might
prove very expensive; the Govern-
ment or the manipulators might have
to buy back too many of the old
bonds; the device might prove a
boomerang, and moralists might
question the ethics of it

One plan remains: To make the
new bonds nominally 4 per cent., in-
deed. but to offer them helow par.
This would probably touch Congress
at a sore point. It would violate its
most holy traditions, and shock its
tenderest feelings. There was a tre-
mendous fight in the Civil War in an
attempt to allow the Secretary to of-
fer Government bonds below the sa-

cred par. But it is not a question of
sentiment. It is a question of ex-
pediency. England has floated only

one loan during this war at par. All
its other loans have been below par.
The loans of all the other govern-
ments at war, except the United
States,- have been offered below par.
At 96.17, the 4 per cent, bonds run-
ning for twenty-five years yield 4*4
per cent. Offering bonds below par
permits a finer adjustment than a
change in the interest rate. And it
makes an appeal more likely to strike
the popular imagination.

Try to be one of the ancestors to be
bragged about in the next century.
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EVENTS MAKING FOR UNITY.

In looking over the events of the
past year and considering the outlook
for the coming year, so far as the re-
ligious world is concerned, there are
two outstanding determining factors:
First, the celebration of the Quadri-
centenary of the Protestant Reforma-
tion; and second, the war. These are
not named in the order of their prom-
inence, but simply in the order in
which we have been preparing for
them. Of course, thinking men real-
ized for many years that the differ-
ences in the classes would eventually
lead to some upheaval such as came
about in the year 1914, but there were
many of us who believed that the in-
fluence of Christianity was far deep-
er and that Christian civilization and
treaties went farther than we found
out was the case.

The Protestant churches have been
preparing for years for the quadricen-
tenary, expecting to develop by way of
reminder much that was both of his-
torical and of present interest. The
preparation was not limited to any
particular denomination or sect. Of
course, the followers of Luther who
bore his name were looked to to
pave the way, but every denomination
joined heartily in. Nor was the
movement simply denominational or
religious, but civic as well, for the
cause of freedom owes a great deal
to Martin Luther.

The religious celebration was con-
siderably modified by the war. There
had been some talk of postponing it
altogether until the year 1921, but
there were several things that militat-
ed against it. Tn the first place, all
the preparations had been made. In
the second place, it was realized that
the Germany of to-day was not the
Germany of Luther’s time, and it was
also clearly seen that three centuries
of life in this country had brought us
considerably nearer to Luther than
we supposed. The President also
stimulated this in his war message to
Congress, where he closed with the
identical words of Luther at the Diet
of Warms: “We can do no other.”

Many, too, felt that this was the
time above all times to show a broad-
mindedness which would take them
above the feeling of hatred and of
war, and would enable them to give
credit where credit was due. At
Wellesley College, for example, the
quadricentenary was celebrated with
this as an object.

The result of this celebration has
been to draw all the religious bodies
closer together. Emphasis has been
laid on the democracy of Luther and
on the fact that without him and his
influence there could be no freedom
such as we enjoy to-day. It was also
seen that Luther’s influence on the
public schools was. very great and
that in the separation of church and
State the American people are able to
carry out Luther’s doctrine even
more fully than the people who hear
his name.

The second determining factor is
the war. This has affected practically
all religious life, and we believe the re-
sults will be favorable, although at
the same time we cannot overlook
the great and serious problems which
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the war has put upon us. The great-
est event, religiously speaking, in this
line was the remarkable feat of the
Y. M. C. A during the past year in
raising its war fund. Too much
praise cannot be given this organiza-
tion for being on the ground almost
as soon as the encampments them-
selves were started. Their equipment
was splendid, their men able, and they
were ready as no other organization
was to enter into the field. They have
been broadminded also, as far as all
the religious denominations are con-
cerned, and Protestant, Catholic, and
Hebrew alike can use the opportuni-
ties which they have given. The
Knights of Columbus started a simi-
lar campaign, although for a far less
sum. Other denominations also have
started campaigns for funds, but the
Y. M. C. A. at the close of 1917 is
there.

The churches have vigorously striv-
en to select chaplains for the army
and navy and have sent many of their
best men with the service. They have
also striven to give their best men as
camp chaplains. This of itself has
brought the denominations closer to-
gether. It is impossible for the Gov-
ernment to recognize all the various
denominations, and it was necessary,
therefore, that, in order to secure the
appointments, everything Protestant
should be done through the Federal
Council of Churches.

The work of the Red Cross also
during the past year cannot be too
highly commended, as well as that
of the various semi-religious organ-
izations which have had in view the
welfare of the men. All have striven
earnestly and in a spirit of genuine
co-operation to meet the needs and to

back up our Government in this
crisis.

The beginning of 1918 also finds
more earnestness and seriousness

among our people. Many things have
been abandoned that were light and
frivolous; men and women have had
less heart for the things that used to
occupy a large part of their lives.
In the camps many men who have
had no particular religious leaning,
having been brought face to face
with the serious things of life and
with the great ideals for which our
Nation is at war, have realized their
religious obligation. An evidence ot
this is seen in the fact that, whereas
at the beginning of the war those who
gave Testaments away had trouble to
find takers, now the Bible Society has
all it can do to supply the demand.

In this connection, also, may be
placed the revivals, led in the main by
Dr. Sunday, and numerous others that
have been going on all over our land.
They have been brought about by the
increased earnestness of the people,
and they have also contributed very
considerably to an increasing earnest-
ness.

We cannot overlook the fact that
the war has taken the very best men
into the service, and so has depleted
our seminaries for years to come. It
has also held up the mission enter-
prises of the churches, so that little
new work is undertaken, and the main
thing at present is to consolidate
what is there and to make active

TRADESMAN

*

what has in many cases long been
dormant. All the denominations have
given up the extensive building of new
churches and extension work in
America. There has been little dimi-
nution so far in the gifts that have
been made for the sustenance of the
churches.  People seem to realize
that the church is more necessary
than they used to think, and they
have been willing to deny themselves
more that the church’s work may con-
tinue. At the same time, however,
they have demanded that the church
get out of every dollar one hundred
cents’ worth.

Foreign missions have suffered pos-
sibly more than any other enterprise

of the church. All the extensive
German missions in foreign lands
have had to be abandoned. Some of

them have been taken over by Amer-
ican, some by English, some by others
of the boards. In this respect Eng-
land has shown remarkable fairmind-
edness. There has been no dispo-
sition to make capital of this situa-
tion. Besides the fact that it is hard
to pay our missionaries at present in
foreign fields, because of the inter-
rupted means of communication, it is
also impossible to send out new men
and women into those fields because
of the dearth here. The church has
to reckon with the questions of the
heathen world as to a fighting so-call-
ed “Christian civilization.” Actually
it has shown us how human we have
been, but it is hard to make this
plain to those to whom the Christian
missionaries go.

The outlook for the coming year
seems to be most promising. Hard
problems are the church’s best
gifts. Men said that the denomina-
tions would never get together until
they had to face an enormous task.
This is the hope of the coming year—
a greater unity in service and a more
common understanding. When we
are face to face with a task which is
greater than all our energy, we do
not question the shades of belief of
the other man. If only he is ready
and willing to put his shoulder to the
wheel and to work with us, we are
glad and thankful for his co-opera-
tion. At the beginning of 1918, there-
fore, the church can look forward to
hard tasks, but with confidence in
meeting them if she will but use her
energy. The world never needed re-
ligion more than it does to-day.

The stock of the Pullman Com-
pany is now hovering around 100, the
lowest price in its history. Upon a
time, in 1906, it sold at 270. The basic
suggestion for the Pullman decline
has been the gradual reduction of
passenger service and the conviction
that the Government, with an eye
only to the prosecution of the war,
will not tolerate luxurious passenger
service if it interfere with freight
business. The Pullman Company is
not like a regular equipment com-
pany. It has not sold its Pullman
cars to the railroads. It has rented
them out: it is paid both on a passen-
ger basis and on a mileage basis: and
both bases seem likely to be further
reduced. Therefore, what happens is
that the Pullman Company will lose
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or have reduced the interest on the
capital which it has invested in Pull-
man cars. But on new business the
outlook is not so bad. The. Pullman
Company manufactures not only Pull-
man cars, but subway cars and
freight cars. It may be expected to
get enough orders for these to keep
it working to capacity. In the year
ended July 31, 1917, the company
earned 11.36 per cent, on its stock,
the highest earnings since 1910.

The high cost of living has at last
struck the Panama Canal Zone. The
Canal Record complains that “white
duck pants” cannot be had for love or
money; that Persian dates refuse to
emigrate from their native haunts;
that the New York market has been
swept dean of those necessary trop-
ical spices of life, ketchup, chutney,
and Worcestershire sauce; that per-
sons accustomed to their rasher of
bacon every morning for breakfast
have to substitute salt fish. This
paints a gloomy outlook for the men
who guard the bracelet of two con-
tinents. While the canal was being
built nothing was too good for the
men engaged on that job. They were
in the position of soldiers at the
front, who have to be kept at top-
notch. Now those that are left find
themselves treated like ordinary mor-
tals. They must not loiter in the lob-
ster palaces of Colon and Panama,
eating yams and tamales which might
be supplied to the Allies; they must
not let their children chew sugar
cane at will; and they must not stoke
up their furnaces unless the ther-
mometer drops below eighty.

A German professor, writing in the
I'rankfurther Zeitung, discusses the
psychology of keeping warm. Long
ages of fuel plenty, he maintains, have
caused the Germans to develop cer-
tain hallucinations on the subject of
dwelling temperatures. In the days
when they still ranged the impene-
trable Rhetian forests and Dacian
swamps, in their aurochs skins, paint-
ed a brilliant blue, they did not feel
the necessity of 70 degrees Fahren-
heit on returning to the squatting-
room of their log huts. Only an ef-
fete civilization and long centuries of
shameful ease have accustomed their
bodies to tropical heat during the
skating season. But now, since, in
Belgium, Northern France, and Ar-
menia, they have reconquered the old
war-like virtues of their ancestors,
why not acquire, once more as well
the toughness of epidermis which
will permit them to withstand the
brutal onslaughts of the winter wind
without artificial aids?  Surely, in
other respects, the national Teutonic
cuticle has not degenerated from what
it was in Caesar’s and Tacitus’s time.

A certain educational institution in
this city, the Tradesman is sorry to
record, is a hotbed of pro-German ideas,
prejudices and propaganda. This insti-
tution owes its existence largely to the
generous contributions given it by Grand
Rapids people. Since it maintains Ger-
man sympathizers on its staff, further
contributions from the same source will
probably never be forthcoming.
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Concerning the Use of Fiber Soles.
W ritten for the Tradesman.

Sufficient time has now elapsed
since fiber soles were introduced to
enable one to gather up and set down
some fairly well authenticated facts
with reference to fiber as a sole leath-
er substitute.

In general it may be stated that in-
vention of a fiber substitute to re-
lieve the tremendous strain on the
production of sole leather, is one of
the greatest achievements of Ameri-
can genius in recent years. Fiber
soles have made good.

That is not saying, of course, that
the perfect formula has been hit upon
as yet, or that the manufacture of
fiber soles has reached a point be-
yond which further progress cannot
be made.

It is claimed that this material is
not uniform. Neither is sole leather
uniform, for that matter. Some of it
is injured in the tanning; some of it
is dry and brittle and the best results—
especially in the matter of wear—
cannot be obtained from it. Repair-
ers and shoe manufacturers frequent-
ly have occasion to complain about
sole leather stocks, and that in spite
of the fact that they are willing to
pay top prices in order to get the best
materials.

No, there is not much to this charge
of unequalness in fiber soles. As a
matter of fact the material is really
more uniform than one would think
possible considering the short time
in which it has been upon the mar-
ket. And we must also recognize the
fact that the manufacturers of this
new material are striving all the while
to overcome the difficulties that make
for a lack of uniformity.

The claim has been made—and
justly so—that fiber is a durable ma-
terial; and yet, granting the truth of
this claim, it may very well happen
that there should be certain wear-re-
quirements that fiber can not fulfill
as sole leather. Heat, moisture and
some other things must be taken into
consideration. While the question of
durability is not the most important
one in connection with fiber substi-
tutes, it does have a bearing on the
general serviceability of the material.
But the discussion of durability in
connection with leather or fiber—and
especially any effort to compare the
durability of the two materials— is
a waste of time; for the question must
narrow down to cases. For a par-
ticular type of a shoe, to be worn
under such and such conditions, one
leather may be better than another:
or fiber may be better than any kind
of leather; while for another shoe, to
be worn under quite a different set

MICHIGAN

of conditions, fiber may not be so
good as leather.

But the point to bear in mind is,
fiber has become fairly standardized
in regard to wear-qualities. That is
it may be counted on to stand up well
as a substitute for sole leather. More
intimate use of its nature and limita-
tions, combined with special knowl-
edge of shoemaking and the require-
ments of specific types of footwear,
will enable the manufacturer or re-
pairer to decide which material is
best in specific cases.

Some people claim that fiber keeps
the feet damp. While the percentage
of rubber used in the manufacture of
fiber is not large, perhaps it is large
enough to occasion dampness to some
feet. Some feet become damp even
in shoes of leather soles, for that mat-
ter. Such people would relish the
coming of the perfectly ventillated
shoe—if that shoe ever materializes.
Ventillation is the only solution for
that condition. If one is troubled
with damp feet, it would seem best
to steer clear of fiber, for there is
about 10 per cent, of rubber in the
present materials. But not a very
large number of people are so unfor-
tunate, consequently this is not a
general objection.

Shoe manufacturers have taken en-
thusiastically to fiber because it af-
fords relief from a critical situation
that would have been upon us if it
hadn’t been for the introduction of
sole leather substitutes—namely, a
dearth of sole leather. And the Na-
tional Shoe Retailers’ Association, at
their annual convention held in Cin-
cinnati a year ago, went on record as
favoring its introduction wherever
possible. And both manufacturers and
retailers are moved to favor it not
because it costs less (for there is
very little actual difference in the
cost), but because of this relief to a
situation that was becoming more and
more critical.

Some people are naturally a bit
suspicious of anything that is pro-
posed as a substitute for leather—
especially in soles. They have come
to feel that there is nothing quite so
good as leather. And old prejudices
die hard. But their Objections will
have to give way in the face of facts
and experience.

And, for another thing, as | have
indicated above, the material is be-
ing improved all the while. If there
is any way of making it better, one
may depend upon it, the material will
be improved. Cid McKay.

Life is worth living except when
the girl in the next apartment is prac-
ticing her piano lesson.
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Cold and Wet Proof
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Grand Rapids, Mich.
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This space is reserved for the
largest manufacturéis of work
shoes in Michigan. Watch it!
There is money in it for you.

Hirth-Krause Co.
Grand Rapids, Mich.
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Activities in Michigan Cities.
Wrritten for the Tradesman.

Saginaw’s new shipbuilding plant is
about completed and the first keel will
be laid in a few days. Hundreds of
men are employed at the plant.

The Mlanistee Board of Commerce
has re-elected the following officers for
1918: President, R. W. Smith; Vice-
Presidents, E. Golden Filer and Edward
Buckley; Secretary, John C. Beukema;
Treasurer, George M. Burr.

The Charlevoix Commercial Associa-
tion has re-elected these officers: Presi-
dent, J. L. Crane; Vice-President, A. A
Swinton; Secretary and Treasurer,
Mason Rose. The organization was
started two years ago as a Retail Mer-
chants’ Association and has broadened
into a real community affair, with a
membership of seventy-five. Aided by
its efforts the county has bonded for
concrete roads, local industries have
been assisted, including the U. S. fish
hatchery, better trade relations have
been established with the farmers and
the city now has a fund for advertising.

Coldwater is the twelfth city in Mich-
igan, based on the volume of its money
order business during December, stand-
ing far in front of its sister cities of
Adrian, Hillsdale and Sturgis.

Sault Ste. Marie is in debt to the ex-
tent of $634,250. Of this amount $609,-
000 is for bonds, some of which were
issued back in 1885. The officers of the
commission form of government which
has been established this year have a
task on their hands to clean up this
debt.

The city beautiful committee of the
Saginaw Board of Trade is planning an
active clean-up campaign in the spring!

Woodland now enjoys electric lights
and electric power is also used at the
two elevators, through connections with
the Thornapple Gas & Electric Co.

Lawton has formed a Commercial
Club, with forty-eight charter members
and officers as follows: President, F.
R. Gibson; Secretary, L. A. Packer;
Treasurer, Charles C. Giddings. The
next meeting will be held Feb. 13 and
all farmers in that territory are invited.

Saginaw’s municipal auditorium more
than paid its way during 1917, despite
increased operating expenses and the
unusual number of meetings including
Red Cross, Liberty loan and State con-
ventions for which no charge was made.

Almond Griffen.

President State Grocers
Hoover.
Petoskey, Jan. 14—I can not help
but notice the loyal support you have
given our food administration through
the columns of the Tradesman. That
article on the front page on the
Hoover Schoolmaster seems to me
ideal at this time. It has appeared
to_ me from time to time_ that the re-
tailer has had very limited recogni-
tion, but this has been due to the
fact that manufacturers and jobbers
have kept efficient counsel in”Wash-
ington to advise with Mr. Hoover at
all times, thereby protecting their in-
terests. The retailer is making such
an effort and John H. Schaefer is be-
ing maintained in Washington at the
present time, which should have a
wholesome effect on the situation.
The more | have seen of this food
control, the better | have liked it and
the more | have been convinced that
Mr. Hoover is attempting to be fair
and force economical conditions. This
is a step forward and one we should
have adopted ourselves. The control

Endorses
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of prices will also result in a saving
to the retailer in case of decline, for
he is not in it from a speculative
standpoint, and when the average re-
tailer attempts to speculate, he is
generally playing the bigger fellows’
ame. A good illustration of this
IS the fact that we bought a car of
flour at $11.90 some time last spring.
It went to about $18, but this car was
not shipped until several months af-
terwards, when it declined to a point
eguwalent to the price which prevail-
ed when the purchase was made. The
non-guarantee of delivery has made
those things possible.
John A. Lake.

Wear Expected of Shoes.

It is very evident, according to au-
thorities in the shoe trade in this
city, that the thrift brought on by
war conditions will result in a de-
mand for shoes which will give the
maximum of wear. Novelty colors
and fancy styles, it is felt, will give
place to practical shoes from which
may be gotten the most service even
though they may be a little less ele-
gant in appearance. The condition
that has prevailed for the last few
years, which made the highest-priced
lines the best sellers, it is generally
agreed has gone, and moderate prices
are predicted to be second in im-
portance only to durability.

Bloomers of Wool Jersey Sought.

There has been a greatly increased
call during the last week for women’s
bloomers made of wool jersey cloth,
according to reports from several
local manufacturers. It is pointed
out by authorities in the trade that
these garments are particularly de-
sirable at this time because of their
warmth. In colors, it is said that the
trend is toward the darker shades,
with navy blue and black among the
leaders. Underskirts of this same
fabric are also very much in demand
just now, and the choice of colors
here is about the same as in bloom-
ers.

The Tradesman regrets to note that
a certain pro-German traveling salesman
who recently made a public confession
of his alleged change of heart to his
fraters is not going out of his way to
re-estabbsh himself in the good graces
of the people he wronged during the
time he stood in the light of an enemy
of America and a strong supporter and
bitter partisan of the Kaiser. Words
without actions are mere mouthings
which arc intended to conceal the truth.
In this particular case the professions
of repentance are so diaphanous as to
deceive no one—not even the closest
friends of the “gentlemen,” if such a
term is applicable to a sycophant of the
Kaiser.

Bell Phnne 596 Citz. Phone 61366
Joseph P. Lynch Sales Co.
Special Sale Experts
Expert Advertising—Expert Merchandising
44 So. lonia Ave. Grand Rapids. Mich.
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SHOES

The Line That Satisfies 2
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Basket Ball Shoes
Now In Season

Hood
Athletic

Men’s @ $1.60
Boys’ @ 1.45

On the Floor

“Get that Business”

Grand RapidscShoe &l?ubber(o.

The Michigan People Grand Rapids

SERVICE SHOES

that will stand up under all conditions and tests are good
ones on which to build your business.

H. B.Hard Pan ()
Shoes

have stood the test of time. Season after season they have
been subjected to the severest test that any shoe could be
put to by thousands of out door men in every walk of life.

The

They have stood up and today they are regarded as the
standard in service shoe values. Dealers who have handled
the H. P. Hard Pan shoe for years say it is more widely and
favorably known than any other line they have ever had.

From the very first the aim of our factory has been to
produce the best service shoe the market offered. By using
at all times the very best of materials we have been able to
maintain the high standard of quality in our line.

Your spring trade will demand a large number of service
shoes. Prepare for that business now by laying in a supply
of the H. B. Hard Pan Service Shoe.

You cannot go wrong on this line.

HEROLD-BERTSCH SHOE CO.
Manufacturers of Serviceable Footwear GRAND RAPIDS, MICH.
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End of Pessimistic Panic in Invest-
ments.
W ritten for the Tradesman.

Standing in the gateway of the
New Year and looking resolutely for-
ward the value of the lessons taught
us in 1917 becomes plainly apparent.
They have shown us there is no ob-
stacle we cannot surmount, no tide
we cannot turn and no blow we can-
not ward off, provided the same spirit
of loyalty, industry, thrift and unity
actuates us. Already returning con-
fidence is reflected in the securities
market, and by this time, undoubted-
ly, many investors have regretted
yielding to that arch fiend, fear, and
sacrificing legitimate and sound se-
curities. The lesson that the founda-
tions of our industrial and economic
progress are sound has been forcibly
brought home to them. There is no
structural weakness in our economic
or financial condition. A general rec-
ognition of this fact will prevent a re-
currence of the pessimistic panic of
which many people must now feel
ashamed. In the aggregate, as point-
ed out in last week’s issue of the Mich-
igan Tradesman, our corporations are
paying out more dividends and inter-
est to the holders of their securities
than at any previous period in their
history. There are no soup kitchens
or bread lines. On the contrary, there
is a scarcity of labor, which has re-
sulted in the highest wages ever paid
in the history of this country. It
must not be taken from this that busi-
ness life in 1918 will be a bed of roses.
There will be obstacles to meet and
sacrifices to be made. But it does
mean that there should be exercised
calm courage and an abiding faith
that this great Nation, built upon the
foundation of right, is rising to even
greater heights of greatness. All that
is necessary to have it continue on
its upward path is the unabated use
of American grit and the practice of
the Golden Rule in business, the rule
which has enabled this country to
become the greatest co-operative or-
ganization in the world, not by the
divine right of kings, but through the
divine right and mighty will of the
people themselves.

An idea of how important public
utilities have become in the eyes of
the investment world can be formed
from a report made at the conven-
tion of the Investment Bankers As-
sociation of America. It shows there
is no class of securities—not except-
ing the railroads—that is so widely
distributed as the bonds and stocks
of electric railway, gas, power, light,
telephone and other public utility
companies. The average holdings are
small, and while very large amounts

MICHIGAN

of utility securities are held by the
large insurance companies and banks,
they are also widely distributed in the
smallest denominations among a mul-
titude of small investors. More than
$4,500,000,000 are invested in electric
plants, nearly $5,000,000,000 in electric
railyways, $3,500,000,000 in gas plants,
$1,500,000,000 in telegraphs and tele-
phones and probably half a billion
more in equipment and supplies for
these utilities in the hands of deal-
ers, a total of $15500,000,000 of the
people’s savings devoted to the con-
servation of energy in the public serv-
ice.

The next National loan will be des-
ignated officially as the “Third Liber-
ty Loan™—not the Victory Loan,
Freedom Loan or Peace Loan, as
suggested. Posters and other adver-
tising matter are now being prepared
bearing this title. The loan will be
floated some time after Feb. 1 for an
amount and at an interest rate as
yet undetermined.

Pessimistic remarks have been made
regarding the loans made to the Al-
lies by the United States, and the
wisdom of this policy has been ques-
tioned. The fact should be taken in-
to consideration that this money, or
very little of it, leaves the country.
To cover Allied purchases in the Unit-
ed States during the month of Jan-
uary the United States Government
on Dec. 29 extended additional cred-
it to the Entente nations as follows:
Great Britain. $185,000,000: France,
$155,000,000: Belgium, $7,500,000; Ser-
bia, $1,000,000. The total of all cred-
its placed at the disposal of the Al-
lies by the United States since this
country’s entrance to the war now ag-
gregates $4,236,400,000, of which Great
Britain’s share is  $2,045,000,000;
France, $1,285,000,000; Italy, $500,000,-
000; Russia, $325,000,000; Belgium.
$77,400, 000; Serbia. $4,000,000. What
does this mean? It means this money
has been and is being expended in
this country and that $4,236,000,000
has been and is finding its way back
into the channels of trade, keeping
the wheels of industry moving and
going into the pockets of labor, from
there to various lines of commerce,
furnishing an additional silver lining
to the clouds which have seemed to
hover over our portion of the busi-
ness world.

A ruling by the U. S. Treasury de-
partment, recently made, should be
widely known. It is to the effect that
owners of registered United States
Liberty Loan bonds who wish to dis-
pose of and assign them need not go
to the trouble of making these as-
signments before certain Treasury of-
ficials of Federal Courts or Federal
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Reserve banks, but can make their as-
signments before state banks and
trust companies. The official ruling
says: “In response to a widespread
demand. Secretary McAdoo has au-
thorized the assignment of registered
bonds before officers of incorporated
state banks and trust companies.
Heretofore these assignments could
be made only before certain Treasury
officials and officers of certain courts
and Federal 'Reserve and National
banks. As a result of the condition
which was remedied by the order,
many holders of registered bonds in
small towns and cities without Na-
tional banks; found great difficulty
in assigning their bonds. It is un-
usual for a fee to be charged for the
assignment of.bonds and it is pre-

sumed that the newly designated
agencies will perform the service
gratis.” The Federal Reserve Board

calls attention to the ruling of the
Commissioner of Internal Revenue to
the effect that the income from Liber-
ty Bonds, U. S. certificates of in-
debtedness and war savings certifi-
cates to a face value not exceeding
$5,000 is exempt from all income, war
and excess profit taxes. Another
Treasury ruling which will cause a
sigh of relief is that stock dividends
shall not be considered income and
thus be subject to taxation.

An indication of the soundness of
the National banks of the country is
the fact that losses to depositors aris-
ing from bank failure, according to
the report of the Comptroller of the
Currency, John Skelton Williams, for
the fiscal years ending June 30, 1915,
1916 and 1917, averaged only about
3/1000 of 1 per cent, of total deposits.

The labor question still remains a
serious and difficult problem. The
higher wages and shorter hours gain-
ed by labor, largely by reason of its
very shortage, have not, generally
speaking, resulted in greater efficiency
and are two of the controlling fac-
tors in the startling upward trend of
prices of all commodities not controll-
ed by the Government. Instead of in-
creasing labor’s productiveness, it is
generally agreed that the greater af-
fluence enjoyed by labor is resulting
in absenteeism. Take the coal min-
ers as an instance. They are making
as high as $70 to $100 per week. This
has caused men to work less and lay
off more. Growing production costs
are, therefore, inevitable, or, as in the
case of public utilities whose selling
prices are arbitrarily held down, com-
pel a dwindling margin of profit.

Another statement from the U. S.
Treasury department is of interest as
it looks with disfavor upon the offer
being made by many merchants to ac-
cept Liberty bonds at par in payment
for goods purchased. It recognizes
that these offers were inspired through
patriotic motives. The reason given
for this attitude is that the Govern-
ment is making strenuous efforts to
have Government bonds purchased as
a permanent investment by the peo-
ple at large, to be paid for out of the
past or future savings of the people
who buy them. “Purchases thus
made,” says Secretary McAdoo, “not
only result in providing funds for
the uses of the Government, but also
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effect a conservation of labor and ma-
terial. When the bonds are exchang-
ed for merchandise, the primary ob-
ject of their sale is defeated, thrift
is discouraged and expenditures are
increased, thus depriving the Govern-
ment of labor and materials needed
for war purposes. In addition such
bonds, when taken in exchange for
merchandise, must in most cases be
immediately sold in the open market.
Such sales tend to depress the market
price and make it less easy to sell fu-
ture issues at the same rate.”

This quotation is given for what it
is worth. It would seem the meat
in the cocoanut is contained in the
last sentence. Paul Leake.

Potato Situation as Viewed by North-
o ern Merchant.

Williamsburg, Jan. 14—I read your
article on potato and bean prices with
very much interest and am sure the
writer is sincere in what he says,
but I know from personal experience
that the farmer who sells his potato
crop at less than $1 per bushel this
year is selling at a loss, on account
of the very high price of seed, rent
of land, labor, machinery, feed, Paris
green and every item  of expense
which goes into the production of
potatoes. Owing to the big crop, on
account of the very large acreage, the
farmer_who has not sold will, in all
grobablllty, have to sell at a loss,
ut I don’t like to read statements in
a paper which are not true. You
"eould give one who does not know
the cost of production the impression
the farmer was making a profit at
present prices. .

In regard to beans, a yield of from
twenty to forty bushels per acre is
a rare exception and not the rule in
a favorable year. As a matter of
fact, the majority of the farmers are

etting a yield "of from nothing to
three to five bushels per acre and |
can cite you to man after man who
cannot sell his crop for what he paid
for the seed. They paid big wages
to take care of the beans, but the
frost hurt them. No man was to
blame. It was the weather and the
farmer is the loser. The Government,
Hoover, or no one else was to blame
for the weather. .

What the farmer wants in the po-
tato grading is to have all potatoes
put over a TY\ inch square screen and
what goes through are culls. What
goes over are marketable. The truth
of the matter is the potato buyers
made what they call a 2 inch grade
potato over a "V/> inch screen,” and
smaller than 1 15/16 inches, which
makes an extra fine grade of potatoes
to sell to high class hotels and res-
taurants and will bring on the market
more money than what they call No. 1
ﬁotatoe_s, and the farmer only receives
alf price for them . It is the buyers
who are trying to deceive the people,
not the farmer . The old grading sys-
tem was all right, but there was only
about one out of a dozen who sorted
potatoes at all. They took them all
—culls and all—which was the buyer’s
fault and not the farmers.

This year’s price will not keep the
farmer from planting just as many
potatoes as usual, but it will keep the
speculators like doctors, lawyers and
merchants from renting land "and put-
ting in very many to speculate on.
They oueht to get burned once or
twice. Then ma¥be they will keep
their hands off of the farmer’s busi-
ness and attend to their own.

If there is anything | can do to
assist you to give the correct im-
pression to the public, I will be only
too glad to do it U. B. Hobbs.

A penny saved is a penny lost, and
probably more, if you save it by tak-
ing it out of your advertising appro-
priation.
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PUZZLED OVER PEACE TERMS
Preferable to Th\i(nlﬁ, Rather Than to

Detroit, Jan. 14— don’t know as |

can write the piece you said | should
when 1 told you | thought folks should
think and not just yell and you said |
should write a piece about it and you
would print it, but 1 said | would try,
and when | say that, 1 try to do what
| say. So | take my pen in hand to
write you a piece as 1 said.
_ If you had a man in your place who
is a good speller, you ask him to read
my piece and change the words |_spell
wrong. | guess the grammar will be
bad, too, but you print the grammar just
as | say it, for if you chanﬁe it, you may
change what | mean to what you mean,
and 1 don’t want mv Plece to say what
you mean instead of what 1 mean,
which is the wav some papers do when
they print parts of letters and leave
out the rest. You did that to me once
when | wrote you about Mr. Roosevelt.
| told you you did that, and you said
you just left out what was no good and
what made it too long, but what you
thought was no good was what | thought
was good, and it was what | wanted to
say anyhow, if | said anything.

If you dont want my piece, you can
send It back, and no harm done, but if
you print it, you print it the way |
write it. and not the way some man you
hire would write it. If he ain’t bright
enough to write my piece before | write
it. 1 don’t see why you think he is bright
enough to change it after | write it.
1 am a queer man, and | like to say
what | mean and not what some one
else means or what don’t mean anything.

I don’t see whv vou want me to write
what | told vou when all it was was |
wished folks would think some, and
not just yell. 1 said | thought it as hard
to tell what to do about this war and
| thought anvone who could think ought
to think about it. but a lot of folks |
know don’t think any. but just yell. They
talk as if a man was no good for his
country if he didn’t put back his ears
and bray just as loud as he can. | don’t
sav a man who brays ain’t any good for
his country, for a mule is good to draw
and yet he brays. Eut he is good be-
cause he draws and not because he
brays, and if a man who brays is good
for his country, it ain’t because he brays
but because that ain’t all he does. |
know some men who are good men who
bray when they feel mad, and so | can't
say a man who bravs is no good for his
country. But when those men who bray
say you have got to bray too or you are
no’gi]ood for your country and you can't
teach school “or put your papéer in the
post office, T dont think what they say
is so. And when they say if you don't
bray, it proves you like the German bet-
ter than the folks in the United States,
| say thev say what ain’t so.

Now | dont like the Germans one bit
more than Mr. Stowe does. | don’t like
what thev did to Belgium. | don’t like

the Lusitania. | dont like their gas. |
don’t like their firing bombs on_hospi-
tals where the allies are nursing French,
English and German soldiers back to
life. | dont like the way they rape

women, outrage young girls and maim
children by cutting off their hands and
I dont like the

puttin% out their eyes.
way they emasculate all male persons
who areso unfortunate to fall into their
hands. The Germans are sure enough
beasts in human form—only more de-
praved than any beasts | ever read
about. They started the whole thing
so they could get something for them-
selves. and thev lied and said they didn’t
start it. and I'm glad we joined in to
help lick them. | don’t like the Germans
one tittle bit. They think they are all
hell (you needn't print this word if you
don’t "want to) and part of Toledo.
They think God made them and then
stopped, and the rest of us AUSt hap-
ened. | don’t mean they all think that,
ut the ones that yell the most think
that, and the Kaiser thinks that, and
he savs so. .

Anyway | dont like the Germans,
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and | wish they could be beat so hard
they would know what they did was
wrong and would not go, so they would
know the?/ must not do it again if they
want to live on this earth. That’s the
way | feel, and | don’t care who knows
it. But | don’t see how it will win this
war just because | feel that way.and
saK so, and | don’t see how it will stop
other wars from commencing just be-
cause | feel like that and say so so loud
the Germans will hear me when they
drink their beer. | don’t say T know
just how this war is going to be won,
or how the next war is going to be
stopped before it begins, but | say folks
ought to think about it and not just yell.

T know one thing, and that is, this war
won't stop till both sides stop it. You
can’t stoh) a war all yourself, so long
as the other side has any men and guns
left to keep going. They will keep on
till they are all done up, unless they
think it will be_better for them to stop
before. Now if they know the other
side is going to make it just as hard
as it can for them when the war is
stopﬁed, they will keep on just as long
as they can, because, perhaps the other
side will get weak before they do, and
then they will be the ones to do hard
things to the other side. So it don’t
seem to me a good way to do to say
you are going to treat thé other side just
as bad as you can, and you will fight
till you lick them so hard you can do
just what you want to. That will just
make them feel the same way, and then
you will both keep on till you are so
weak you will lose even if you win.

That is the way it seems to me. So

| say you should not tell the other side
you are going to try to lick them till
they are so weak you can boss them just
as you please, and then you are goin
to do it. I say you should_say you wil
stop when the other side will do what is
fair and stop, too.
_Of course, you can’t make the other
side say what they think is fair, if they
don’t want to. And if they say so, that
don’t make it fair. And if it ain’t really
fair, then you have to go on, and do
your best to lick them harder till they
will say what is really fair and prove
they mean it. But tyou can say what
is really fair yourself.

Now | think it wouldnt be fair unless
the Germans got straight.out of France
and Belgium, and if they have any mon-
ey or can get hold of any, J)ay France
and Belgium enough to build up all the
houses and things they tore down and
spoiled. | think we ought to keep on
that long, anyhow’, if the men who know
about war think there is a good chance
of getting the Germans where we can
make them do that. If the Germans
can’t get the money or you can’t get over
where you can make them pay the mon-
ey, then you will have to give up the
money, but if they were good people
they would be glad to pay the money
for the wrong they have ‘done. They
tcld Belgium they would pay money if
their armies hurt the grass and that
shows they know they did not belong
where they went and they ought to pay.
But | don’t think You ought to go on
very long killing folks and having them
kill” you, AUSt to make them pay money.
You™ ought to go on some, but not too
Ionﬁ._ nd you ought to know pretty
well just how Ion% you will have to
go_on for every million dollars. .

But | know it wouldn’t be really fair
unless the Germans pay money for the
wrong things they have done. | aint so
sure about the colonies that belonged to
Germany and | ain't so sure about the
land Austria has on the sea shore, and
| ain’t sure about Russia at all, because
nobody right there in Russia is sure
about it. The folks who run Russia this
week don’t sav the same things about
it the folks who run it earlier used to
say. | don’t think we should make them
take Constantinople if they dont want
to, even if they used to think they did
want to. A man can change his mind
about what he wants if he wants to.
And the folks who run Russia just now
are so busy taking things from other
folks right there at home, they dont
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Do Not Delay

Do you know what would be the
disposition of your property if you
died without a will?

Do you realize the possible delays in
settling your affairs; the dangers of
your property going to those for whom
the results of your life’s work were
not intended?

If you did you would not delay.
Write or call for our booket on “De-
scent and Distribution of Property.”

R rand RapidsTrust Company

MANAGED BY MEN YOU KNOW

OTTAWA AT FOUNTAIN. BOTH PHONES 4391

D RA

N P BAN
Y TRU

GR K
Cl BANK

A IDS NATIONAL CITY
T ST & SAVINGS

ASSOCIATED

CAMPALI 8QUARB
The convenient banks for out of town people.
the city.
district:
On account of our location—our large transit facilities—our safe deposit vaults
and our complete service covering the entire field of banking, our Institutions must
be the ultimate choice of out of town bankers and Individuals.

Combined Capital and Surplus % 1,724,300.00

Combined Total Deposits ... ... 10,168,700.00

Combined Total RESOUICES .vviiis coveeieiens 13,157,100.00

GRAND RAPIDS NATIONAL CITY BANK
CITY TRUST & SAVINGS BANK

ASSOCIATED

Located at the very center of
Handy to the street care—the Interurbane—the hotele—the shopping

January 16, 1918

CA

W 1 *v



January 16, 1918

seem to want to take things from other
folks that don’t belong to their own
country. Then there is Alsace-Lorraine.
Now it was a mean thing for Germany
to take Alsace-Lorraine from France, for
it was not an island and France could
overn it as well as Germany, and if
>ermany was a good country she would
give it back again to France, just as we
gave back to China the money she was
going to pay us for the wrong she did
us, when we found it wasn’t as bad as
we thought it was at first. But nobody
who is any use thinks _Germanﬁ is a
good country, no matter if they thought
so when they used to go there and drink
their beer and hear the wretched stuff
the brutal Germans call music and stu_dh/
that awful Ianguage and eat dinner wit

the Kaiser and his family. We do not
have wars with good countries, but with
bad countries. So Germany is a bad
country, and she will not give Alsace-
Lorraine back to France unless she has
to, and she may fight two years extra
to keep from giving it back, and then
she may not have to.

It is awful hard to think about the
war. | suppose that is why so man
folks dont think about it, but just yell.
And a lot of the folks who think about
it don’t seem to me to think good at all.
Some see all on one side, and some see
all on the other. Some think the war
ought to stop anyhow, and some think
it ought to go on anyhow. But it aint
so easy as that when you have to choose
between a lot of things. You have to
think part on one side and part on the
other.  You can’t have all you want, and
you dont want to_have all you don’t
want. So you see it is a hard thing to
think about. And that is why | wish
every one would think about it hard,
because when a lot of folks think about
things, you can tell better what is best
to_do than when just a few think about
things and perhaps they think all one
way.

But it want to tell you what I think
about it that | write this piece, but just
to say | think folks ought to think about
it just as hard as they can all the time,
and not just yell. When | want to think
about something, | can think harder if
| keep kind of quiet when | am doing it.
I don’t think much at_a5>all game, but
I just have a good time yelling. But
this is different from a ball game.

A. Simpelman.

Making a Bad Matter Worse.

It is a dangerous thing, when you
have let slip an unfortunate remark,
to try to cover up the blunder.

Mrs. G. was talking with the wife ot
Judge H. about her son’s choice of a
profession. “l don’t want him to be
a lawyer,” she said.

“Why not?” asked the judge’s wife.
“l think there is nothing much finer
than the legal profession for a bright
boy.”

“Well,” said Mrs. G., bluntly, “a
lawyer has to tell so many lies.”

Then it dawned on her that she
was talking to the wife of a lawyer,
so she hastily added, “That is—er—
to be a good lawyer!”

“War Interest” Is Strong.

“A  Norwegian tramp steamer
docked at New York in November.
In its hold was a shipment of Swiss
panel laces for the Snyder store.” In
this way an Eastern merchant began
an advertisement in which he told the
interesting history of a shipment
which had been ordered from Switzer-
land nearly a year before, and which
had been coming through the war
zone all that time. Every bit of the
shipment was sold out in record time.

Trust in Providence and printer’s
ink.
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UNCONDITIONAL SURRENDER.

Only Answer to the Kaiser’s Peace
Proposal.

Recently in an American city the
police were notified that murder had
been committed in a club known to
be a criminal resort. When they
went to investigate, the door was
barred against them and their demand
for admission was met with rifle shots
from the building, which killed one of
the police. Attack on a brick build-
ing with clubs and rifles was impos-
sible. The police brought a cannon
from a near-by armory and threaten-
ed to batter the building down. Then
the club members came tumbling out.
But the club leader remained. He
declared that he would not be taken
alive. He was mistaken. He was
found hiding in a neighbor’s cellar,
and is awaiting the judgment of the
court. The city authorities were
probably to blame for the conditions
which made the criminal club pos-
sible. The police probably were not
saints. To disturb the repose of the
city by the bombardment of one of
its houses was a disaster to be avoid-
ed if it was avoidable. Nevertheless
there was only one answer to the re-
quest for terms—unconditional sur-
render. We tell the story as we re-
call the report given in a daily news-
paper. The parallel is plain, the
meaning of the parable clear.

Three and a half years ago two
criminal nations declared war against
Europe. Their neighbors besought them
to submit the issue to arbitration. They
refused arbitration.  Their neighbors
besought them to confer in an endeavor
to find a road to peace with justice.
They refused conference. Austria made
war on little Serbia; then Germany and
Austria made war on Russia because
Russia came to the defense of Serbia;
then on France because France would
not pledge herself not to come to the
aid of Russia; then on Belgium be-
cause Belgium would not violate her
pledge of neutrality; then on Great
Britain because Great Britain came to
the defense of her allies; then by
treachery swept Turkey into the mael-
strom despite the interests and without
the consent of her people, and sought
to incite her to a world-wide religious
war—Mohammedanism against Chris-
tendom.

In this war the chief criminal has
violated the four fundamental laws of
social morality:

1 Thou shalt not kill: She has
murdered in cold blood thousands of
peaceful citizens.

2. Thou shalt not steal: She has
robbed industry, and what she could not
carry off she has wantonly destroyed.

3. Thou shalt not commit adultery:
She has given military support, if not
official sanction, to rape.

4. Thou shalt not bear false witness:
She has lied openly, flagrantly, brazenly.

She has been a robber on land, a
nirate on the seas. Her crimes have
been so efficiently, so courageously, so
magnificently perpetrated that they have
dazzled the eyes and dulled the con-
science of some of our moral mentors.
But they have not obscured the vision
of the plain people.

But she has not

succeeded. Her
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booty has not enriched her. She has
impoverished herself with despoiling her
neighbors.  Her unsuccessful crimes
have united all Christendom against her.
Among the Christian nations she has
not a friend. All peoples, including her
own, are weary of the war. She now
proposes to the mob which masquerades
as a government in the Russian capital
the restoration of peace without annex-
ations and without indemnities. What
answer would Christian civilization
make to this proposal? The people
may leave their governments to put the
answer of the nations in diplomatic
terms. But if we understand the pub-
lic sentiment of the men who are fight-
ing the world’s battles for liberty, and
of the fathers and mothers who sent
them to the field, their answers, in dip-
lomatic phrase, would be something like
this:

We do not want your promises. You
break them.

Nor your treaties.
them.

We cannot deal with you as a moral
ration. Your most popular philosopher
has declared that the moral law is not
obligatory, and you have accepted and
acted on the philosophy.

Withdraw your armed forces from
all European territory which you now
occupy. Withdraw your Zeppelins from
the air and your submarines from the
sea. Disband your armies. Dismantle
your fleet. Then we will talk with you.
not before. But we will tell the people
—our own people, your people, the peo-
ple of the world—what we want and
what we do not want.

We do not want your territory. We
do not want to govern your people. We
leave your punishment to natural causes
—that is, to God. We leave you to
reap as you have sewn. That we can-
not prevent. We do not wish to in-
terfere with the management of your
own affairs, and we shall not interfere
except as interference may be necessary
to undo the wrongs you have perpetrat-
ed and to protect other peoples from
future aggression. We do not propose
when this war ends to initiate a com-
mercial war against you; but we mean
to maintain, with or without your aid,
the freedom of the seas.

We will not return your colonies to
you. You are not fit to govern de-
pendent peoples nor to prepare them
for self-government.

You cannot undo the evil you have
done. You cannot restore the dead to

You disregard
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life, nor the fields you have devastated
to fruitfulness, nor the cities, churches,
and libraries you have in mere wanton-
ness destroyed: nor put back into the
mountains the coal and iron you have
carried off. We do not demand of you the
impossible. But you must restore the
booty you have taken to enrich your
own cities. You must repair, as far as
reparation is within your power, the
hideous wrongs you have committed;

.and you must be prepared to do what-

ever we think is necessary to protect
the world’s peace from you in the
future. This will not be a matter for
conference between us. It will be a
matter for our decision and your ac-
ceptance.

Some of our contemporaries both at
home and abroad desire the Allies to
make official reply to the proposals
which Austria has made to the Russian
Bolsheviki. Such a reply might unify

.the forces of justice and edisintegrate

the forces of crime. Whether the Ger-
man peop’e have been deluded or ter-
rorized, they have been apparently unit-
ed in the past. They are certainly dis-
contented now. As they do not enjoy
the privileges, so they do not bear the
responsibilities, of a free people. We
ask no privileges for ourselves which
we do not desire for them. We ask no
more for the world than German free-
men asked for themselves in the futile
revolution of 1848. no more than Ger-
man Social Democrats have asked for
themselves in the years that followed
that revolution. But what they humbly
asked for themselves, we imperatively
demand for the world. Our quarrel is
with their masters.

What Edmund Burke said nearly a
century and a quarter ago is equally
applicable to-day: “We are at war with
a system, which, by its essence, is
inimical to all other governments, and
which makes peace or war, as peace and
war may best contribute to their subver-
sion. It is with an armed doctrine that
we are at war.”

With a power armed to enforce that
doctrine on the civilized world, the
power that Dr. van Dyke has rightly
called the “predatory Potsdam gang,”
the civilized world neither can nor
ought to make peace.—Outlook.

The A. F. Burch Co., manufacturer
of upholstered goods and jobber of
upholstery supplies at 217 South Di-
vision avenue, has increased its cap-
ital stock from $100,000 to $150,000.

Michigan Bankers & Merchants’
Mutual Fire Insurance Co.

Fremont, Michigan

We are organized under the laws of Michigan and our officers and
directors include the best merchants, bankers and business men of

Fremont.

We write mercantile risks and store buildings occupied by our
policy holders at 25 per cent, less than the board rate established by

the Michigan Inspection Bureau.

If you are interested in saving one-third of your expenditure for
fire insurance, write us for particulars.

Wm. N. Senf, Secretary*
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When You Appear in Pub' ¢ Places.

Did you ever go into a tea room
where everything was very restful
and pleasing and suddenly become
conscious of a loud voice which seem%
ed to jar on the delightful surround-
ngs as rudely as if some one had
thrown a hard missile into the room?

Or have you ever gone into such a
public place and disturbed the others?
It is certainly most ill-mannered to
go into any public place and make
yourself conspicuous by being noisy
cr calling special attention to your-
self in any way.

On the whole, it is really remark-
able what good manners prevail in
most public places in our cities. For
the most part those who frequent
tea rooms, cafeterias and restaurants
of the city are quiet and inconspicu-
ous—so much so that those who are
loud in manner attract an undue
amount of attention.

In a restaurant which is very pop-
ular with girls because the prices are
reasonable and the service excellent
a girl and an older woman attracted
a great deal of attention the other
day. and, if they had only known it.
were commented upon by many pres-
ent for their lack of good manners.

The girl sat across the table from
her mother, and the entire twenty
minutes or more spent at lunch were
punctuated by a running fire of con-
versation carried on at the top of the
daughter’s voice.

It seemed as if her mother must
have been deaf, to be able to endure
a voice so highly pitched, but she evi-
dently was not, and even if she had
been it was hardly necessary to car-
ry on a personal conversation in a
public place in such a way as to make
herself a perfect nuisance.

Before they had left the restaurant
every one in hearing distance knew
that the girl very much disliked a
woman with whom she was associat-
ed in her work; that she considered
a check she had received recently en-
tirely too small for the work she had
done and that she had been offered
work far more remunerative, which
she expected to take.

As she rattled on about her im-
portance to the firm by whom she
was employed, the meagre salary
they paid her, the large responsibil-
ities which were hers and the fine
salary she was to get with the new
job. one could but feel that she had
much to learn in the business world
before she would be fitted for any
position of importance.

No one in the restaurant was in
the least interested in her affairs.
But they were forced to hear about
them, for she talked of them so con-
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tinuously and so loudly that there
was nothing to do but listen.

Often one has a friend with whom
one may like to talk over things of
mutual interest, or it may be some
problem must be thought out, or,
better still, the mind given a rest for
a while.

Few persons care to hear about
the affairs of a perfect stranger.
Men have an expression which, if
vulgar, is rather to the point: “If
you want to talk about yourself, go
hire a hall.” Like many expressions
of the street, it has a basis in good,
common sense.

In all probability the mother of the
girl who insisted on forcing her af-
fairs on the attention of those around
her was very much interested. But
she must have been very much embar-
rassed at the method her daughter
took to give her the information.

You may be very sure that your
real friends and your family, if they
are worth while, are interested in all
your small successes or your diffi-
culties, if they are real. But outside
of those who are closet there is little
interest in what you are doing unless
you are a celebrity.

And if you have done something
that is really of interest to the public
you do not need to go into a restaur-
ant to tell about it, for the papers and
magazines will exploit it. That is
their business.

Be very sure that if you do any-
thing that has a wide public appeal
it will get to the public. News pur-
veyors are constantly on the look-
out for celebrities, and the difficulty
that a person of real importance has
is to keep the public out of his affairs.

Don’t make the mistake of adver-
tising your ignorance of accepted
standards of the day by going into a
public place and talking about your-
self and your affairs, or those of your
friends in such a way as to attract the
attention of strangers.

Picking Up Potential Customers.

Whenever he sees waiting on the
curb for a street car, a man whose
appearance suggests a downtown
business, he invites him into the ma-
chine. He makes many friends in this
way and he never “talks shop.”

A neat business card posted un-
obstrusively inside the machine in-
forms the passengers who this “good
fellow” is. As a result they usually
become customers. “There was a
time when | thought | would have to
give up the luxury of driving to work
in an automobile,” says this mer-

chant. “But it is more than a lux-
ury now. | couldnt afford to be with-
out it.”
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Fleischmann’ Yeast

A
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function in making war-time .
bread foods that it does in
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THE POTATO SURPLUS.

Sensible Words Written By a Sensi-

ble Observer.
W ritten for the Tradesman.

As between the labor unions and the
grangers the ordinary citizen must fully
realize his unimportance.

He has no organization for spoils, as
have the two mentioned. Not content
with having the Government fix the
price of wheat at double the amount
the farmer received in the best of for-
mer times, the granger is now having
a fit because, after holding back his
potatoes for bigger prices, he has come
to realize that he has now a white ele-
phant on his hands in the shape of a
great mass of unsalable goods—goods of
a perishable nature at that.

Well, that’s bad isn’t it, to think that
many little children of the humble homes
of Michigan may be able to get potatoes
to eat where in times past the price has
simply been prohibitive?

It is enough to curdle one’s blood to
know that the gentle and lovable human-
itarian granger may possibly be com-
pelled, because of a surplus crop of
spuds, to sell them for a price that will
bring them within the reach of all, the
humble as well as the exalted.

This holdup of the ordinary citizen
bids fair to come to an end. Potatoes
cannot be hoarded from year to year;
perishable as they are they must soon
tome on the market and the poor farm-
er will be unable to realize the great
profit he counted on when planting in
the spring.

Everybody knows that potatoes at 50c
a bushel is a fair price, one that will
yield good profit to the planter even
on the lighter lands of the State. Any
price above that to the grower is ex-
orbitant. One old farmer told the
writer that if he was assured of 50 cents
he would plant extensively year after
year, declaring that it would be a pay-
ing proposition.

Because the labor unions held up the
Government of the United States some-
thing over a year ago and dictated terms
of time and wages, the grangers seem
to think that they, too, are entitled to
a share of the spoils. Logically this
may be true but the common plug of a
citizen, composing the large majority of
the American people, ought not to be
discriminated against for the sake of
placating the minority which has ar-
rogated to itself all the virtue and good-
ness of the country.

Last fall the farmers held their pota-
toes for a higher price, the consequence
being that the larger part of the im-
mense crop is still in the producers
hands. Now the granger leaders threat-
en that unless Uncle Sam comes to the
rescue, forcing the consumer to pay two
or three prices for their tubers, the
farmer will suffer loss.

Possibly this is true, but most people
go into business ventures expecting to
take what comes in the line of future
prices. When it comes to the pass that
Uncle Sam fixes prices for farmers all
along the line, will it be asking too
much to expect he will help the other
humble citizens in the same manner?
With equal justness he could fix the
price every publisher should put on his
newspaper or magazine; he might be
expected to even enter the family circle
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and fix the wages of the hired girl.
Moreover, he might compel this con-
tractor and that to hire a certain num-
ber of men, pay them exorbitant wages
on penalty of fine and imprisonment.

The Government has gone a long way
in this direction under a war necessity,
which in time of peace would not be
tolerated. We bow to the will of the
U. S. A, because we wish to do all
possible to win this war forced upon us
by the freebooters of Germany, but it
hardly seems fair to ask good Uncle
Sam to interfere to save big prices for
a perishable product, to grangers, while
by so doing he makes it impossible for
many boys and girls to get the food they
especially like.

It must be remembered that the con-
sumer had to pay $4 per bushel for po-
tatoes at times last year, and even at
that price the honest farmer was not
satisfied. ~ What could our granger
friends have thought of the ordinary
citizen if at that time he had sent in
an appeal to Government asking it to
intercede and cut the price of the tubers
to 50 cents?

The cry that farmer’s sons be exempt
from the draft was another plea for
class legislation of the baldest Kkind.
In a republic like ours every citizen
should stand on equal footing. To take
the son of the merchant, the laboring
man, the lawyer, doctor and say to the
son of the tiller of the soil, “You may
remain at home and work your father’s
farm,” would be an outrage, class dis-
tinction unworthy a great Nation like
ours.

Equality before the law is our pride
and boast. Dear granger, do give us a
lest from this continual whine that your
interest will be ruined unless Uncle
Sam steps in and taxes other peop’e
for your individual salvation.

Undoubtedly there is a large surplus
of potatoes this year, and it is certainly
a blessing for the hard pressed, ill fed
poor. The product being a perishable
one, cannot be utilized for shipping to
the war zone. It is inevitable that the
price must come down; but if it does
not go below 50 cents the farmer has
no kick coming. The plea that Govern-
ment ask the people to eat more tubers
is all right in itself, but bless you, the
consumer will not hesitate 1o eat all the
potatoes he craves with the price within
his reach. It will be the best thing
that can happen for our granger friends
if prices do get to where the spuds will
be obtainable for the growing youth of
the State

Better sell for a reasonable price than
feed to swine or cast them out by the
roadside to rot. The writer sold 200
bushels of splendid potatoes a few years
ago, in the spring at that, for 15 cents
the bushel, drawing them five miles to
market. He did not rave or tear his
hair; neither did he call on Uncle Sam
to help him out. The price was too low,
of course, but the next year they went
to 30 cents, with which he, as well as
other farmers, was satisfied.

Old Timer.

They Laugh—And Move.
“You cannot park your automobile

in front of this store. Please
MOOVE ON,” reads a sign in a
western city. Most  motorists
“moove.”

TRADESMAN

More Nourishing Than Meat

Your customer who complains of the high cost
of living is, no doubt, paying for a meat
breakfast now about five times the cost of a

Shredded W heat

breakfast and without getting any more nour-
ishment.

Tell your customers about the low cost and
economy of Shredded Wheat and you’ll get
the benefit of our extended, far-reaching
newspaper and magazine advertising cam-
paign in which we are em-

phasizing these points.

The Siredded Wheat Company
Niagara Falls, N. Y.

Red Crown
Gasoline for Power

The modern motor and improved carburetors have demon-
strated beyond question that gasoline made especially
for motor fuel—as Red Crown is made—will give the most
power—the most speed and the most miles per gallon.
Red Crown, like your automobile, is built to specifica-
tions and Red Crown specifications have been worked
out by the most eminent petroleum chemists and auto-
mobile engineers available.

Red Crown contains the correct range and continuous
chain of boiling point fractions—fractions boiling at tem-
peratures ranging from around 95 degrees to above 400
degrees—the correct proportion of low boiling point frac-
tions to insure easy starting in any temperature—the cor-
rect proportion of intermediate boiling point fractions to
insure smooth acceleration—and the correct proportion
of high boiling point fractions with their predominence
of heat units to insure the maximum power, miles and
speed.

These are the things that make Red Crown the most ef-
ficient gasoline possible to manufacture with present day
knowledge.

For sale everywhere and by all agents and agencies of

STANDARD OIL COMPANY
(INDIANA)

Chicago U. S A.
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Michigan Poultry, Butter and Egg Asso-
ciation.

President—J. W. Lyons, Jackson.
Vice-President—Patrick Hurley. De-
troit.

Secretary and Treasurer—D. A. Bent
ley, Saginaw. .

Executive Committee—F. A.
Detroit; H. L. Williams,
Chandler, Detroit.

Johnson
Howell; C.

Food For Thought in Thought For
Food.

The year 1917 will stand out as one
of the most momentous in our coun-
try’s history. It will live in the mem-
ory and in the annals of our people
as marking the time when our Nation
consecrated its resources of men and
means to undertakings of stupendous
consequence to the world. At this
beginning of the new year the results
of these undertakings are still to be
unfolded. We cannot doubt that
Right will prevail, that progress will
be made toward the ideals of govern-
ment and the more permanently
peaceful relation of nations for the
accomplishment of which we have
striven to enlist the full power of our
Union.

As a whole our people have risen
to the occasion. On every hand is
found, in great proportion, an appreci-
ation of the extent and the significance
of our engagement. The heart of
our people is with the purposes of
our Government. In every rank of
life necessary sacrifices are being
made willingly, even with enthusiasm.
It is a time when some mistakes in
co-ordinating our resources for so
mammoth a task as lies before us,
made with good intention, are to be
expected and condoned. But it is also
a time when discovered mistakes, as
judged by experienced opinion, must
be rectified promptly if we are to
bring to bear on the great struggle
our full strength. To this end we
may look forward hopefully to the
investigations now being made by the
Congress.

It would be a great thing for our
country and for the great world’s
cause in which we are enlisted if such
investigations could serve to separate
the essentials from the non-essentials
of National activity; if the truth
could be made plain that a time of
terrific National strain incident to a
task beyond all precedent, in which
we need the full strength of our com-
mercial developments, is no time to
set loose individual views as to or-
dinary business conduct, backed by
unlimited power of the Government
and leading to the creation of ad-
ministrative departments involving
enormous expenditure of money and
absorption of personal energy to
place harassing and burdensome re-
strictions upon our industrial and
business activities.

MICHIGAN

Our country’s greatest physical
strength lies in its industrial and com-
mercial development. With free scope
and very little interference other than
that designed to prevent monopoly,
the development of our resources and
the incident growth of productive and
distributive forces have been one of
the marvels of an era of great things.
Is it conceivable that this wonderful
growth has been founded upon fraud
and deceit? upon trickery and goug-
ing of the people? Does the inevita-
ble presence of individual instances
of these evils imply ingrained faults
in our business system that are de-
structive of the popular welfare?

Based largely upon an ignorance of
economic principles and a misconcep-
tion of the real significance and ef-
fect of trade conditions and practices,
there has grown up a feeling of hos-
tility toward a large class of our busi-
ness community engaged in functions
vital to the people. This has been
fostered by false statements and mis-
leading deductions in the newspaper
press until the administrative struc-
ture of our Government has been
largely permeated and misled by it.
Unjust feelings of injury have been
engendered without foundation. An-
tagonism has been developed where
we should have an intelligent sym-
pathy and a friendly unity. Millions
of money and the labor of thousands
of people have been enlisted to place
burdens and restrictions upon our dis-
tributive machinery, very largely, no
doubt, with the sincere purpose to
crush evils that informed and prac-
tical men affected believe to have no
general existence; to interfere with
the normal effects of trade forces of
supply and demand which are really
essential to our National welfare; and
with the effect of weakening, under
the misguided belief that evils are be-
ing eradicated, the business structure
which has been a chief factor in our
country’s growth and power.

We make here no plea for license
of unfair or illegal practices. We be-
lieve the distributing trade to be in
full sympathy with such regulation as
may commend itself to their experi-
enced judgment as additionally re-
strictive of these. And we realize
that the machinery of control is an
accomplished fact. But we do plead
for a more cautions interference in
the routine of distributive business
and for a fuller consultation with rep-
resentatives of the rank and file who
are, after all, the back bone of our
commerce, before arbitrary require-
ments are imposed upon them.

May the new year bring a more
sympathethic unity of our forces, with
a long step toward the attainment of
our country’s purposes!
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salesmen or write for particulars.

8KINNER MANUFACTURING COMPANY
Omabha. U. 8. A,

SEEDS
Reed & Cheney Co.

GRAND RAPIDS, MICH.

January 16, 1916

Turkeys
Geese, Ducks and Chickens

Telegraph, phone or
write us for special
prices before you sell

Wilson & Co.
20-22 Ottawa Ave., N. W.
Grand Rapids Michigan

WE COVER MICHIGAN

M. PIOWATY & SONS

Distributors of Reliable Fruits and Vegetables
MAIN OFFICE, GRAND RAPIDS

Branches:

Saginaw, Bay City, Muskegon, Lansing,

Jackson, Battle Creek, South Bend, Ind., and Elkhart, Ind.
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Preventing Potatoes and Onions
Freezing in Cars.
Refrigerator and Other Insulated Cars
Heated By Stoves in Center.

1 Always use a false floor. This
floor must permit air to circulate
freely under the load from the end
of the car to the heater in the center
so absolutely nothing should be per-
mitted to block this space. The false
floor should be supported and held
in place by two by fours running
lengthwise (never crosswise) of the

car.

2. The floor must be of strong
enough lumber so that when the car
is loaded the boards of the false floor
do not sag and thereby cut off air
circulation.

3. If false side walls are to be
used along the sides of the car they
should reach to a point not closer
than 6 inches from the roof of the
car and yet must extend above the
top potatoes. There must be free
opening for air circulation from the
top of the car at every point along
the sides (and ends also) into the
space between the car wall and this
false side wall thence down the sides
to the space between the false floor
and the car floor.

4. If the weather is not severe
enough to warrant the use of the
false side walls in the refrigerator and
other insulated cars, it is probably
better to paper the car sides so as to
afford some added protection.

5 It is also of utmost importance
that there should be an open and free
space for large volumes of air to
pass from the top of the car down
at all points at each end of the car
to the space between the two floors
and thence back to the heater. To
accomplish this, false end walls may
have to be built. These must extend
from a point above the top potatoes
and yet not closer than 6 inches to
the top of the car down to the false
floor. There must be at all points
a space of not less than 4 inches be-
tween the car end and the false end
wall. The two by fours to support
the false end walls should never be
placed with the four inch side flat.
The two inch space is not sufficient
and the two by fours should be put
in so as to leave the full four inches
for air circulation.

6. In most refrigerator cars it is
not necesary to put in a false end
wall. The bunker-head usually per-
forms all the duties of a false end wall
space being provided at the top for air
to pass freely into the ice bunker and
at the bottom for it to pass out under
the false floor.

7. Never load the potatoes in any
part of the car so that they can cut
off the free circulation of the heated
air from the stove up to the ceiling
out over the top of the whole car
down at the ends and back under the
false floor to the heater again. This
is fundamental in maintaining a more
or less even temperature in every
part of the car to prevent freezing the
potatoes at the floor while at the same
time overheating those at the top.

8 If the potatoes are loaded less
than 3 feet from the stove at the cen-
ter of the car they should be pro-
tected from the direct heat of the

MICHIGAN

stove by a sheet of asbestos or other
non-conducting material.

9. Do not waste space. Load just
as many potatoes into every car as
is consistent with safety.

Box Cars Heated By Stoves in Center

When loading box cars in cold
weather never fail to thoroughly pa-
per the bottom and sides and ends
up to the ceiling running an extra
strip of paper along the junctions- of
the walls and floor and at the corners,
then put in a complete lining consist-
ing of false floor, sides and end walls.
This lining should be made up of at
least one thickness of boards and pa-
per as with the false end walls de-
scribed in paragraph 5 above. They
(both side and end walls) should end
from the top of the false floor to a
point above the potatoes and yet not
closer than 6 inches to the roof, and
at no point should the space between
the false walls and the car walls be
less than 4 inches at the ends and 2
inches at the sides.

She Wanted to “Yump Her Yob.”
Art. Borden has a friend who re-
cently imported a maid from Minne-
sota. She was recommended as a
capable Swedish girl who could do
all kinds of housework, but spoke
very little English. And she was ex-
actly as represented. She had been
in her new place two weeks, and had
not asked for an evening or Sunday
off, and her employer thought that she
was entitled to a little recreation.

“Hilda,” said the lady, “you may
go out this evening.”

And Hilda went, and was gone some
two hours.

A few evenings later the same for-
mality was gone through, with the
same result. This kept up about ev-
ery other evening for two weeks.

Came Saturday night, and the maid
sought her mistress.

“Aye tank aye qvit,” said she, dis-
pensing with all formality.

“Why what is the matter?” asked
the mistress, who was truly aston-
ished. “You have a good room. The
work is not hard. The wages are as
high as anybody pays. Why are you
dissatified?”

“Aye tank it too cold,” was the re-
ply. _
“This house is not cold.
ways keep it warm.”

“It too cold out nights.”

And further enquiry developed the
fact that when the girl went out she
thought she was sent, instead of mere-
ly being given permission to go. And
she had been spending those long,
tedious hours walking around the
streets in the neighborhood, not dar-
ing to go too far from home for fear
she would be lost.

We al-

Dandelion Vegetable Butter Color

A perfectly Pure Vegetable Butter
Color and one that complies with the
Fure food laws of every State and of
iie United State«

Manufactured by Wells Sc Richardson Co.
Burlington, Vt

Shner's 487<
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The Nationally Advertised Line.  H 245 per
On SPECIAL DEAL. Seeg’obber’s HCASE
salesmen or write for parficulars.

SKINNER MANUFACTURING COMPANY
Omaha, U. S. A*
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The Richest Flavoring

r Mapleine is so rich that a few
drops will flavor more food than a
teaspoonful of other flavorings.
Acquaint a housewife with this
and she becomes a patron_of
Mapleine. * * Crescent Mfg. Co.,
Seattle. Wash. Order of jobber or
Louis Hilfer Co., 1205 Peoples Life
Bldg., Chicago. (M-95)

Crescent

Mapleine

The Delicious Golden Flavor

Rea & W itzig

PRODUCE
COMMISSION
MERCHANTS

104-106 West Market St.
Buffalo, N. Y.

Established 1873

Dressed Poultry wanted in large

uantities for the holidays. Get
shipments here early. Can handle
large shipments to advantage.
Fresh Eggs in good demand “at
market prices.

Fancy creamery butter and
good dairy selling at full ciuota-
tions. Common selling well.

Send for our weekly price cur-
rent or wire for special quota-
tions.

Refer you to the People’s Bank
of Buffalo, all Commercial Agen-
cies and to hundreds of shippers
everywhere.

G.
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Vatson-HigginsMig.Co.

GRAND RAPIDS. MICH.

Merchant
Millers

Owned by M erchants

Products sold by
M erchants

Brand Recommended
by M erchants

NewPerfectionFlonr

Packed In SAXOLINPaper-lined
Cotton, Sanitary Sacks

Chocolates

Package Goods of
Paramount Quality
and
Artistic Design

B. READER

Jobber of

Lake, Ocean,

Salt and Smoked Fish, and Oysters

in Shell and Bulk

1052 N. Ottawa Ave.

Conservative  jnvestors

patronize Jradesman

Grand Rapids, Michigan

Advertisers
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Michigan Retail Hardware Association. ice for his patron, preferred to think

President—James W. Tyre, Detroit.

Vice-President—Joseph C. Fischer, Ann
Arbor.

Secretary—Arthur J. Scott, Marine City.

Treasurer—Wi illiam Moore, Detroit.

The Sort of Advertising That Gets
Results.
W ritten for the Tradesman.

A number of years ago | was dis-
cussing methods with a hardware
dealer who has since built up a very
successful business. | asked what
he thought of advertising as a busi-
ness builder.

“There’s a lot of money wasted in
advertising.” he declared, very seri-
usly. "The right kind of advertising
will produce results. The trick is to
get the right kind.”

“And what is the right kind?” |
asked.
"Well, I'm no authority. But in

my opinion the most effective form
of advertising is personal solicitation,
and that is my standard.”

His idea, in short, was that the
more like a personal talk you made
an advertisement, the more effective
it was bound to be.

The most successful of the National
advertising campaigns are based very
largely on this principle. The adver-
tisement reads just as if the advertis-
er were talking to the individual
reader.

Yet the “personal talk” is not al-
together a safe criterion for some
advertisers. There are personal
talks, and there are personal talks.
There is salesmanship of a high or-
der, and salesmanship of a poor or-
der, and there is a sort of clerking
that isn’t salesmanship at all. The
merchant who advertises may make
his advertisement just like a personal
talk to one of his customers, and it
may drive business away instead of
attracting it—just because that par-
ticular merchant’s mental attitude
toward the customer is all wrong.

Just one illustration of a wrong
mental attitude: A young merchant
used to make a practice of pushing
certain lines that carried a decidedly
high margin of profit. Once, after
making a sale of this sort, he turned
to me:

“There,” he exclaimed after the
door closed, “l've landed another
carp.”

He waited until the door closed to
say it; but at least half the harm he
might have done was actually done.
If the customer had heard, he would
have been alienated: as it was. the
merchant himself was confirmed in
a wrong mental attitude toward h:s
business. The goods sold were good
value; but the young men, instead of
feeling that he had done a real serv-

that he had "put across” a “slick
trick” on the unwary customer.

Such a mental attitude is fatal to
the sincerity without which no busi-
ness can last. The merchant must be-
lieve in himself, and in his goods, and
in his ability to give the customer
good goods and good service. He
may be after profits, but he must
consider the customer's side of the
question as well. The customer is
after results. And the mission of the
good salesman is to persuade the
doubting customer that the article he
tries to sell will produce the results
the customer is after. To that end.
the salesman must look at the cus-
tomer’s side of the question, under-
stand what he is after, appreciate the
objections which cause him to hes-
tate, and instinctively grasp what ar-
guments will meet those objections.

The merchant who advertises should
bear this in mind. His advertising
is a form of salesmanship. He is ap-
pealing to the individual. To make
that appeal effective, he must grasp
the other man’s viewpoint. The
homely language of ordinary conver-
sation is the most effective to use;
but it fails of its fullest effect unless
the friendly and sympathetic mental
attitude of ordinary conversation en-
ters also into the advertisement.

One merchant | know of in pre-
paring his advertising copy thinks
of some particular farmer or city
man, as the case may be, to whom he
wishes to sell. He imagines this man
is sitting opposite him. and he visual-
izes the arguments he would use if
he were making the sale personally.
The result is very effective advertising
copy.

The same idea can be applied to
circular letters, indeed, probably comes
nearer to personal salesmanship than
any other form of advertising.

One merchant sits dowm and thinks
of the lines he wants to sell. Then
he jots down his list, describes each
article in the usual terms, tacks on
the price, and his letter is finished.

Another merchant picks out the
typical individual on his mailing list.
“What line will interest him right
now?” he asks; and features that ar-
ticle. Then he sits down to make his
circular as nearly as possible like a
personal chat with that individual. He
refers to other articles in an incidental
way, perhaps encloses a price list;
but his appeal is directed along one
line, where, according to his judg-
ment, the response will be the readi-
est.

Now, both these forms of circular
letter have their value; but the .second
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form is the likeliest to produce satis-
faction.

In starting a*new business, his form
of advertising is often used very ad-
vantageously. Usually a printed or
multigraphed letter is sent out. But
one merchant starting in a small way,
who had quite a bit of spare time in
his early days, decided to utilize that
time to better advantage. As they
occurred to mind, he jotted down the
names of persons he knew who had
not come into his store; and when-
ever he had time he sat down at the
typewriter and pounded off a personal
letter. It didn’t say an awful lot
about his goods. It was just such a
personal letter as might be written
by one friend to another. No two
were identical: here is about the way
one ran:

LTApVTL'CC OUR OWN MAKE
Hand or Machine Made

Out of No. 10ak leather. We
absolutely satisfactory. If your
handle them, write direct to us.

SHERWOOD HALL CO., LTD.
lonia Ave. and Louis St.  Grand Rapids, Michigan

G

uarantee them
ealer does not

Ask about our way
BARLOW BROS. Grand Rapida. Mich.

AGRICULTURAL LIME
BUILDING LIME

Write for Prices

A. B. Knowlson Go.
203-207 Power*’ Theatre Bldg., Grand Rapidt, Mich.

January 16, 1918

WM. D. BATT

HIDES, WOOL, FURS
AND TALLOW

28-30 Louis St. Grand Rapids, Mich.

cMc Ready-M ade

PRICE CARDS

are neat and attractive and
cheaper than you can make
them—40 cts. per 100 and up.

Write for Samples
CARNELL MFG. CO.
Dept.ki 338B’way, New York

SUNBEAM
ANNOUNCEMENT
Our 1918 sample line of

WINTER GOODS
is now ready
Mackinaw Coats, Blanket-Lined and
Sheep-Lined Coats, Sweater Coats,

Hockey Caps, Flannel Shirts, Socks,
Gloves and Mittens.

Square Blankets, Stable Blankets,
Robes and Auto Shawls.

Our salesmen are now on the road and
our representative in your territory will
advise you as to the date he will call.

BROWN & SEHLER GO.

Home of Sunbeam Goods
GRAND RAPIDS, MICHIGAN

To the Trade

So there will be no delay in fillin

your orders for Dy-

namite, whether sent in by mail or telephoned to us. be sure
you give us your license number which is absolutely neces-
sary for us in order to handle your order promptly. We

cannot ship unless this is done.

We mention this to you so there will be no delay, for
we must have your number to enable us to co-operate with
the Government in the safe-guards it has adopted to regu-

late the sale of this article.

Michigan Hardware Co.

Exclusively Wholesale

Grand Rapids

Michigan

Foster, Stevens & Co.
Wholesale Hardware

157-159 Monroe Ave.

151 to 161 Louis N.W.

Grand Rapids, Midi.

'wt

V.V

»



«‘fc

i*.

< I*

1Sy

H

§H

January 16, 1918

“Dear Bert. | expected to see you
before this, but I've been awfully
busy the last week or two getting
ready for my Christmas trade. You
know, I°ve bought the old--—-- Store
and I've got in a lot of new stuff, and
it’s been some job getting everything
arranged so that | can lay my finger
on anything at a moment’s notice.

| met Joe Harper when | was down
East, just before | started up here.
You remember Joe, used to play
baseball with us in the school nine.
He asked me to give you his best.

If you’re in town, drop in and see
me, sure, and we’ll have a chat.

Your old friend,
Fred Higgins.”

As a business letter, that may
strike an expert as rotten; but it got
people into that store, and secured
the nucleus of a good business right
from the start. No two letters were
identical. Each was a personal chat
—ijust a paragraph or two, directed
to the individual addressed and to
no one else. In some there was a
paragraph about the goods; in some
not even that. Yet in every one per-
sonal appeal of man to man; and that
was the element that counted.

If, when you are preparing a real
circular letter, or a newspaper adver-
tisement, or even a show card, you
can inject into it that same element
of personal appeal, you’ll produce the
kind of advertising that brings re-
sults. Victor Lauriston.

When Will We Win the War?
W ritten for the Tradesman.

When every person from the age
of 15 upward feels determined that
we shall win,

When three women and a boy take
the place of every farm laborer sent
to the army,

When the erstwhile tramp, loafer,
bum, joy rider and rioting union work-
man are seen only at work under mili-
tary guard,

When productive work and study bal-
ance each other in the schools,

When ball games are played only by
men and boys whose tedious indoor
work requires a weekly or monthly half
day of outdoor activity,

When an able-bodied young man will
be ashamed to stand behind a counter
to sell goods which a girl, a cripple,
an aged man or woman could do just
as well,

When the roadsides grow potatoes
and vegetables and the adjacent shade
trees have benches where city and vil-
lage residents who cultivate the crop
may lunch and rest when needful,

When lakeside summer resorts are
reserved for the benefit of city children,
women clerks and assistants, factory
girls, convalescents and aged or infirm
people,

When the prospect of cold and hunger
the next winter is so great that union
working men dare not indulge in their
annual May day strike, to end no one
knows when,

When people quit complaining if Gov-
ernment regulations for the good of all
happen ho inconvenience them, deny
them privilege of extravagance or cor-
rect their wasteful habits,

* When people learn that a loaf of dark
bread is more satisfying than the whit-

MICHIGAN

est possible, that plain food is never
to be apologized for, that children have
the best right to sweets, a reasonable
amount, even if their elders must go
without,

When a dime will buy a school boy
or girl a lunch, a quarter will buy a meal
for a working man and a dollar wont
buy a rich man any more than he actual-
ly needs for his dinner.

When people work so hard they will
not want to work or tear around the
country on Sundays,

When retired farmers break off their
habit of wandering down the village
street to talk and joke with all they meet
and go into the country to instruct and
superintend inexperienced farm help,
assist the tenants on their own farms
or lease an unoccupied piece of land
and raise something for food,

When country-bred girls leave their
menial tasks in town and go home to
help mother make butter, raise more
poultry, care for the garden, gather
fruit, market such products as they are
able to handle, or drive a team for fath-
er in emergencies,

When farm-bred city men, if possible,
give up their work in town for a steady,
well-paid position on the farm; where
a young man can save his wages with-
out constant allurements to spend:
where men with families may be sure of
food, fuel and shelter when city-dwell-
eis are by themselves helpless to rem-
edy extremely distressing conditions,

When President Wilson comes to un-
derstand that this is a war of Ameri-
cans, and not Democrats, and that effic
iancy in office is more important than
cheap politicians and ward heelers,

When the allied nations have learned
some very important lessons in prepara-
tion, co-operation and regulation which
shall crystallize into permanent organ-
ization,

When Americans are willing to work
as hard, save as carefully and live as
plainly for a few years as European
workers have had to do all their lives
before this war,

When we all wake up to war’s reali-
ties. E. E. Whitney.

Rebellion in Hell.

Big sparks flew from old Satan’s
eyes. “What’s this | hear!” said he.
“They say that when the Kaiser dies,
he’ll be consigned to me! OIld Hell
to me is mighty ‘dear’ the place is
very fine; but if they send that guy
down here, believe me, Ill resign!
I’ll stand for murderers and crooks,
and | will not disown that | have
now here on my books the worst
thugs ever known. But my boys
would get sore, | fear; | know they
would rebel. The Kaiser cannot en-
ter here, for he would corrupt hell.
Our sulphur is too clean for him;
our brimstone lakes too pure; and if
in one he took a swim, he’d ruin it
I'm sure. Our company is not so
swell, vile we won’t reject; but keep
the Kaiser out of hell we have SOME
self respect.”

If you inveigle a customer into buy-
ing something against his better judg-
ment, the goods will have to be bet-
ter than he expects if they are to give
satisfaction.
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United Agency

Reliable Credit Information
General Rating Books
Superior Special Reporting Service

139-141 M?nro. St
Boti» >
GRAND RAPIDS. MICU

Current Edition Rating Book
now ready

Sand Lime Brick

Nothing as Durable
Nothing as Fireproof

Comprising 1,750,000 names—
eight points of vital credit

Makes Structures Beautiful N .
No tF’%untngg i information on each name—
o Cost for Repairs
Fire Proofp no blanks.

W eather Proof |
Warm_in Winter
Cool in Summer

Brick is Everlasting

THE UP-TO-DATE SERVICE
Gunther Building
CHICAGO ILLINOIS

Grande Brick Go., Grand Rapids 1018-24 South Wabash Avenue
So. Mich. Brick Go., Kalamazoo
Saginaw Brick Co., Saginaw

Jackaon-Lansing Brick Co., Rives
Junction

Automobile Robes

Automobile robes 54 in. x 60 in.
single plush, double plush, rubber
interlined, ranging in price from
S3.25 to SI11.00.

54 in. X 72 in. auto robes for
rear seat, double plush, rubber in-
terlined, muff robes, mohair and
fur effects, S7.50 to $40.00.

Auto shawls and steamer robes,
all wool, scotch clan patterns, 60
in. x 80 in., S6.50 to $17.00.

Signs of the Times
Are

Electric Signs

Progressive merchants and manufac-
turers now realize the value of Electric
Advertising.

We furnish you with sketches, prices
and operating cost for the asking.

Sherwood Hall Co., Ltd.
30-32 lonia Ave., N. W.
GRAND RAPIDS, MICH.

THE POWER CO.
Bell M 797 Citizens 4261

Pere Marquette Railway Co.
FACTORY SITES

AND
Locations for Industrial Enterprises in
Michigan

The Pere Marquette Railway runs through a territory peculiarly adapted by Accessibility,
excellent Shlpénm Facilities. Healthful Climate and Good Conditions for Home Life, for the
LOCATION OF INDUSTRIAL ENTERPRISES.

First-class Factory Sites may be had at reasonable prices. Coal in the Saginaw Valley
and Electrical Development in several parts of the State insure Cheap Power. Our Industrial
Department invites correspondence with manufacturers and others seeking locations, All in-
quiries will receive painstaking and prompt attention and will be treated as confidential.

Addres* C. M. BOOTH,
General Freight Agent,
Detroit, Michigan

Leitelt
Elevators

For Store, Factory
Warehouse or Garage

Built for Service

Send for proposal on your
requirements

Adolph Leitelt Iron Works
213 Erie Street Grand Rapids, Michigan
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Getting the Merchandise Over the
Counter.

Some years ago the writer sat
among the pupils in one of the most
interesting schools he has ever at-
tended—the police training school in
London, where the “bobby” receives
his technical education. A police
sergeant was making his commence-
ment address to a class of graduates
who were to begin walking beats
the following week. To put a little
heart into these novices he drew a
picture of what would probably hap-
pen the first night they were sent
out to patrol the London streets.

“For several hours,” he said, “the
recruit would walk through the night
and everything would be normal.
W hatever apprehension he may have
started out with would begin to dis-
appear, until he began to look upon
police work as easy and pleasant.
Just about that time, suddenly turn-
ing a corner, he would see two bullies
fighting in the center of a crowd.
And his heart would drop into his
boots. He knew it was his duty to
stop that fight, but he shrank for a
moment and breathed a prayer, and
felt fearfully green and helpless.

“But then, my lad, something un-
expected will happen,” said the ser-
geant. “You will no sooner draw
your truncheon and walk toward that
crowd when it will melt away before
you. Because, in your fright, you
forgot that you are wearing a uni-
form. One of the fighters is getting
the" worst of it. and is ready to quit,
and only waiting for somebody to
raise the cry of ‘Police!” When you
appear in the uniform he has his ex-
cuse, and goes off down one street
with his followers, while the other
goes in an opposite direction. Al-
ways remember that the moral effect
of the uniform is so strong that you
could practically stand it up there
on the corner without a man inside it.
and get the same result.

Now, a good deal has been written
about salesmanship the past few
years, and much study devoted to its
technicalities. In the organizations
of large retail stores elaborate courses
have been prepared to teach sales-
people something about how the mer-
chandise they handled is manufactur-
ed, and also something of human psy-
chology as it affects both their cus-
tomers and themselves.

Perhaps there has been a tendency
to overdo the technicalities. Certain-
ly some of the best salespeople seem
to work by human instinct, even those
who have enjoyed an old-fashioned
dry goods training under the ap-
prentice system followed in Great
Britain. Despite their familiarity with
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fibers and fabrics and all the rest of
it, their work comes down to an
adroit grasping of the human equa-
tion.

For the big store buyer who has to
get his results under handicaps of
shifting employes and lack of time,
there are three general sales methods
that can be followed, according to the
buyer’s own characteristics, and the
conditions that he works under, and
the kind of salespeople he has to
work with.

First, his people can be given a
sound technical training in merchan-
dise.

Second, they may be taught to study
customers and deal with them accord-
ing to their idiosyncracies.

Third, they may be infused with a
strong selling spirit.

This article will deal with the third
method, that of creating a strong sell-
ing spirit in the organization, some-
thing which can be made to cover up
a multitude of short-comings in the
way of technical knowledge and skill
in psychology.

As the empty uniform of a Lon-
don bobby would exert a certain moral
influence upon the crowd around a
couple of fighting bruisers, so the
mercantile knowledge of a capable
buyer, and his personal skill in deal-
ing with customers, can be built up
into a moral influence which will car-
ry his helpers through most of the
difficulties of the selling day. If the
buyer can make this influence strong
enough, even the novice can be sent
out onto the floor to sell goods as
confidently as the green police re-
cruit disperses a crowd.

Salespeople are artists usually, re-
sponsive to elation and depression.
They are actors, apt to work best
when you give them good line to
speak, and stand by to prompt them,
and also encourage them with ap-
plause. The buyer who decides to
work by generating a strong sales
spirit in his organization may regard
himself as playwright and stage man-
ager, disregarding his helpers’ techni-
cal knowledge and understanding of
psychology, because he is going to
give them good lines to speak, and
confidence to act their parts, and ap-
plause when they get their lines over
the foot lights.

The first thing a stage manager
does in putting on a new play is to
call his actors together and read them
the script. This should be the first
step in creating good sales spirit.
There is a real drama to begin with
always. It is the drama of the buyer’s
problems—the merchandise that he
has laid in stock, his reasons for buy-
ing this stuff and that, his hopes and
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fears for results from the public, and
his ambitions to make clean turn-
over, keep capital working, and bet-
ter previous results. These problems
are to be laid clearly before the sales
force perhaps in a ten-minute talk
each morning. Work for the day is
to be mapped out according to what
is to be accomplished. Such and such
a new line has just been put on the
floor, backed up by advertising and
window display. Shopping interest
has already been generated, and the
public is presumably on its way to
see this new line. Even without such
preliminary interest, the merchandise
itself embodies its own fascination.
Skilful designers and manufacturers
have made it with that fascination
always before them, and during its
progress through mill or factory it
has been skilfully improved and also
unsparingly criticised. Finally, there
it is this morning, on the floor, ready
to exert its own influence upon peo-
ple, and sales folk must be made to
feel that this line will go far to-
ward selling itself if it is only shown.
To supplement the fascination of the
merchandise they can be told what the
department hopes to achieve in the
way of sales—what was done with a
similar line last year, and why the
new line makes it possible to do bet-
ter, and the reasonable selling quota
allotted to each person, and the whole
scheme laid out like a game in which
each has his part to play.

But what about the technicalities
of this new merchandise?

And what about the psychology of
the customer?

Nothing at all!
Not a word is necessary if you fol-
low this general scheme of sales

stimulation. For all that sort of
thing is supposed to be the buyer’s
job, and the less his workers think
about it the better. Technical knowl-
edge is a precious possession to the
sales person who knows how to use
it.  But that is only one man or
woman in a hundred, and even then,
technical knowledge is likely to be of
service not so much in actual selling
on the floor as in improving one’s
self for higher work.

If you want to become a buyer, read
the technical books and take the tech-
nical courses, and burn the midnight
oil to learn all about fibers, fabrics,
design, contruction, qualities, values.
But if you merely aspire to sell goods
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The Book of
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All the prices in “OUR
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mission. Moreover they are
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This means that the man
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until you can get another job, or a
husband, as nine out of ten salespeo-
ple do, then technical knowledge is
often superfluous. Not one customer
in a hundred really cares about the
technicalities. The public has simpler
ways of making its buying decisions.
First of all, nowadays, the shopper is
guided by business reputations. There
are the great manufacturing concerns
whose names and brands are known
through advertising or long acquaint-
ance. Those names and brands are
an assurance that quality is right or
will be made right, and the public
is glad to take refuge in a familar
name, forgetting the technicalities,
just as it is glad to sink all the com-
plex issues of a political campaign
by making a cross opposite the name
of a candidate whom it believes is
square and right. Where no familiar
name is found on merchandise it falls
back upon the business reputation of
the store. Lacking these two bases
of confidence, it can easily be led to
put its trust in the man who selected
the goods for the store. And even
with the odd shopper in every hundred
who might be disposed to enter into
technicalities with the sales person,
the technical knowledge of the buy-
er can be so spread about by means
of a strong sales spirit as to meet
all emergencies.

“But are you sure it will
well?” asks the shopper.

There are two ways of answering
such a question. The sales person
can convey assurance of wearing qual-
ity by a detailed technical explana-
tion showing why it is bound to wear.
But that takes an exceptional sales
person—one who has not only delved
into the technicalities and mastered
them, but is able to make them clear
to the average mind. Even when well
done, this is apt to bore the average
shopper, or what is worse, bewilder.
The other way of answering the ques-
tion is to put all the responsibility
right onto the boss. Just reply,
“Madam, our buyer says these goods
will wear like iron, and he’s been
here fifteen years, and if there is any
trouble, bring ’em right back, for he
will probably be here fifteen years
more.” And ninety-nine times in the
hundred, if goods and buyer and sales
spirit are right, no further argument
is needed.

What queer jinx is it, anyway, that
leads so many students of salesman-
ship to assume that a good sale is
mostly argument? Certainly nothing
in practical selling bears out that
view. Every person with business
experience has seen sales made, not
merely without argument, but with-
out words.

An amusing instance comes to
mind, a story told of a canny lIrish-
man in a big department store, a chap
with a Belfast training, and an almost
occult power in reading his custom-
er’s minds.

One day a green clerk in the silk
department was vainly trying to please
an exacting shopper with his line
when the Belfast veteran glanced
across the aisle, took in the situation,
picked up a bolt of loud-hued dress
goods, and began unrolling the ma-
terial, throwing it up against a rack

wear
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in rippling waves of streaming color.
Straightway the exacting woman
rose, left the silk salesman, came over
and brought a dress pattern of that
material, the only words that passed
in making the sale being the price
and the number of yards.

Instinct?

Probably.

Instinct helped by common sense
in noting that the customer liked
loud colors because she wore them,
and that the silk salesman made no
headway in her graces because he
was showing her quiet colors and re-
strained patterns.

The best sales argument, after all,
is the argument that merchandise
makes itself through its fascination.
If this is not truth, why then do we
go to the expense of dressing win-
dows and making displays inside the
store? Try and name a half dozen
groups of merchandise, including ev-
en the most utilitarian lines, in which
color, texture, design, and other ele-
ments of appeal to the eye play no
part. A difficult thing to do, because
there is practically no such merchan-
dise, even in drugs and hardware.
Everything made for human use, from
ships to sealing wax, and buildings
to buttons, must be designed to please
upon first sight, and also to be lived
with afterward.

Again let it be said, that technical
knowledge of merchandise in its
proper place is most valuable, but
its proper place is seldom that of
furnishing material for argument in
making a sale.

If a buyer wants to substitute good
sales spirit for technical knowledge,
let him so permeate his organization
with an enthusiastic desire to play
the sales game well, and an untiring
cheerfulness and unfailing courtesy,
that the technicalities will seldom
come up between sales person and
customer. And where they do, he
himself can quickly settle them. A
cheery greeting by the sales person,
and patience under trying circum-
stances, and plain willingness to
serve, are more potent than a techni-
cal sales demonstration every time.

There is even a certain advantage
in technical ignorance. For it elim-
inates the danger of cocksureness and
bumptiousness, and makes for the
self-effacement that is a real power
in selling.

The public would rather be served
any time than taught.

Sales spirit is something to be cre-
ated fresh every morning, the day’s
supply sufficing only for that day’s
use. It must come from a sound in-
terest of the buyer himself in each
day’s work, and be energized by his
own enthusiasm. He must bring it
to the department each morning, and
ration it out among his people, and
according to the daily ration he will
get his results. There must be
enough of it left so that he will be
able to inspire his people at any crisis
in the day when spirit lags, and he
must have a keen eye for individual
helpers who are encountering diffi-
culties.

They tell a story of David Belasco,
whose methods as a producer of

TRADESMAN

plays are largely those recommended
in this method of sales inspiration.

One of his companies had been on
the road without supervision for sev-
eral weeks, acting a play in which
each part had originally been alloted
to a player carefully chosen and pains-
takingly coached. When the curtain
fell upon a slack matinee performance
in a small town, Belasco suddenly
appeared from the wings, calling the
amazed company together. He had
watched the whole performance from
a concealed post in a box. There
were only three hours until the night
performance. Sending for the book,
he threw himself into an exhaustive
review of each actor’s work, line by
line. Nobody left the stage or even
had time to remove makeup. Bit by
bit, out of his own original inspira-
tion, this master producer re-inspired
his players, and recreated his play,
and when it was performed again that
evening, it had all the force and fire
of an original production. .

And this is what the buyer who re
lies upon sales spirit must do—day
by day, and hour by hour, if neces-
sary, out of his own enthusiasm and
vitality, he must re-create the spirit
upon which he depends Tor his results.
—James H. Collins, in Dry Goods.

Annual Round-Up of Lincoln Mills
Family.

The first annual round-up of the
traveling representatives and house
salesmen of the Grand Rapids Dry
Goods Co. was held last Friday and
Saturday. The affair started at the
Peninsular Club at 6 o’clock Friday
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evening, where the following menu
was discussed:
Celery Ripe Olives
Blue Point Cocktails
Cream of Tomato
Broiled Chicken
Potatoes Au Gratin
Asparagus Tips Hollandaise
Head Lettuce
French Dressings
Apple Pie A La Mode
Demi Tasse
Bert Hogan enlivened the affair
with stories and Jacob Smits with
songs. At 8:15 all adjourned to the
Empress Theater. The conference
occupied all the time Saturday fore-
noon. Those who took part in the
gathering are as follows:
Jay Berg.
L. D. Bovee.
Harry Datema.
Samuel De Maure.
Herman Duyser.
Lyton Harding.
Byron Heiser.
D. King.
Leon Liesveld.
Stewart Me Bain.
L. K. Me Intyre.
Glenn Me Laughlin.
J. Neuman.
C. Parker.
. V. Pfeffer.
P. Pylman.
. W. Sears.
. J. Seibel.
. W. Sergeant.
. G. Sergeant.
. A. Sergeant.
Bert Snell.
Gerritt Teunis.
Henry Ude.
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Innocence is like an umbrella.
When once it is lost it is useless to
advertise for it.

QUALITY

Timely Warning to Our Trade

This is intended as a warning to our customers to
prepare themselves to meet new shipping conditions that
will, undoubtedly, arise because of the Government's tak-
ing control of the railroads. It is probable that an announce-
ment will soon be made by the Director General of Rail-
roads, declaring certain lines of merchandise essentials
which will be given priority in shipment over other com-

modities.
ments.

This will affect all express and freight ship-
Dry goods dealers should prepare to meet this con-

dition and plan to place their orders for non-essentials far-
ther in advance, allowing a much longer time for their

transportation.

It may be found that delays of weeks will

occur in the receipt or non-essential shipments.

This is a very important move and should be given
the closest attention by every merchant.

Grand Rapids Dry Goods Co

Exclusively Wholesale

QUALITY

Grand Rapids, Mich.

SERVICE
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Grand Council of Michigan U. C. T.
Grand Counselor—John A. Hach. Cold*
water.

Grand Junior Counselor—W. T. Bal-
lamy, Bay City.

~Grand Past Counselor—Fred J. Mou-
tier, Detroit.

Grand Secretary—M. Heuman, Jack-
son.
tG_rtand Treasurer—Lou J. Burch, De-
roi

Grand Conductor—C. C. Starkweather,
Detroit.

Grand Page—H. D. Ranney, Saginaw.
Grand Sentinel—A. W. Stevenson,
Muskegon.

Grand Chaplain—Chas. R. Dye, Battle
Creek.

Next Grand Council Meeting—Jackson.

Financial Imperialism Another Name
For Dollar Diplomacy.

New Ybrk, Jan. 14—My attention
has been called to the editorial com-
ment you recently made in the
Tradesman on an address of mine on
financial imperialism.

In the first place, | am not a So-
cialist as your editorial seems to in-
dicate. | am a Single Taxer, which,
in a sense, is the antithesis of Social-
ism in that it seeks the establishment
of industrial and economic liberty
through the freeing of the land and
the resources of the earth, and the
opening of them up to use. This is
a philosophy of economic freedom.

In addition, | did not interlock im-
migration and financial imperialism,
as indicated. | held up to view the
anomalous fact that, while the peoples
of Europe are being driven from their
native lands by poverty—which is the
all but exclusive cause of immigra-
tion—these same nations were bend-
ing their energies to the export of
wealth, which, if properly distributed,
would have prevented the outflow of
human bein?s. And it is a fact that
emigration from the countries of Eu-
rope is in almost direct relation to
the industrial conditions in those
countries. The French do not mi-
grate. Neither do the Swiss, the
Danes, or Germans. Wherever Eu-
rope concerns itself with the eco-
nomic well-being of its people, they
stay at home: while, on the other
hand, in those countries w'here pov-
erty is most acute, there the people
emigrate. And it is a sad com-
mentary on the industrial organiza-
tion of societg that states should
export human beings, the most valu-
able asset for which a state exists,
without any concern for this loss,
and, at the same time, should bend
every energ?/ to promote the exporta-
tion "of wealth which, in so doing, un-
less it is mutual and is balanced by
imports, increases tlie poverty at
home. The population of Ireland was
reduced by nearly one-half during the
last century. Not because of famine,
but because the wealth which the
Irish produced was sent to England
to pay rents to the alien landlords.
And it is land monopoly and the ex-
actions of landlords that has sent
millions of people to this country
from Hungary, Austria, Poland and
Russia in recent years. Exploitation
in some form or other lies back of
emigration. It has been so since the
{irst immigrant landed in this coun-
ry.

| desire particularly to question the
statement made by you that “trade
and imperialism-" are interchangeable
phrases. Trade and imperialism are,
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in fact, widely different things. | be-
lieve in the widest possible develop-
ment of international trade. It would

promote peace. It would level na-
tional boundaries. It would do much
to alleviate poverty. | believe in

absolute free trade, the abolition of
customs duties of any kind. And
irrespective of action by other coun-
tries, free trade would do more to
promote America than any other sin-
gle expedient, the taxation of land
values alone excepted.

But trade is a very different thing
from financial imperialism. And fi-
nancial imperialism instead of mak-
ing for peace is a cause—possibly,
the most important of all causes of
modern wars. Financial imperialism
means the lending money to weak and
defenceless states at high rates of in-
terest. the struggle for railroad, min-
ing, oil, rubber, copper, timber, and
plantation concessions all over the
world. It means spheres of influence,
exclusive possessions, and the strug-
gle of investors to exploit weak peo-
ples, and to keep other nations out.
Trade does not make for war, but fi-
nancial imperialism does. Trade does
not need the flag for its protection,
but during the last fifty years financial
imperialism has sent battleships and
machine guns into practically every
undeveloped portion of the world. It
has reduced to complete or partial

subjection nearly a billion people.
Financial imperialism lies back of
German penetration into  Turkey,
Asia Minor, Mesopotamia. It was the

search for oil in part, at least, that
led to the struggle of Germany, Rus-
sia and England for Persia. It was
financial imperialism, in the struggle
for Manchuria, that brought on the
Russian-Japanese war; it brought on
the Boer war: the struggle for the
Powers in China, the Morocco inci-
dent, as well as the horrors of the
rubber industry in the Congo. Fi-
nancial imperialism lies back of the
insistence of the Powers on the right
to determine the internal life of our
neighbor republic. Financial imperial-
ism explains the distrust of South
America to the United States. And it
is financial imperialism, not our im-
migration laws, which threatens the
friendly relations of this country and
Japan. Japan insists that we shall
not establish political power in China
to defend our railroads, mining and
other investments for the same rea-
son that we would not permit Ger-
man and English penetration into
Venezuela in defence of their financial
interests. Far from it being true that
wars have not been the result of fi-
nancial imperialism, the fact is that
the European world has been at war
or has been sitting on a volcano from
1880 down to date. Even the Balkan
wars were primarily traceable to the
struggle of the greater Powers to
control the Balkan Peninsula in their
own economic and imperialistic in-
terests. And the struggle of finan-
ciers, concession seekers, and ex-
ploiters, whose combined overseas in-
vestments amount to from $30,000.-
000.000 to $40,000,000,000, has kept and
will keep the world in a state of peril
unless some means is discovered for
ending the cause of conflict by the
recognition of the right of w:eak and
dependent peoples to the same free-
dom from foreign aggression as that
enjoyed by a greater power.
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Financial imperialism is not only a
cause of war; it is a grave menace to
the internal life of a state. The same
money cannot be invested at home and
in South Africa or China at the same
time. Returns are higher in South
Africa and in China than they are in
the United States. That is the rea-
son for the export of capital. And
the American people have a right that
their money should be used at home.
The railroads need billions of dol-
lars. Billions more could be used in
the development of waterpower. Sim-
ilar amounts could be expended in
improved housing, the development of
agriculture, and the promotion of the
well-being of our people. We can
weaken ourselves even in a military
way by the export of capital. We
can starve our means of communica-
tion and transportation, or industry
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and our capital. But most important
of all, we can starve our people as
well. That is the primary reason
why the wealth of America should
be “invested in America rather than
be sent to Mexico, China, South
America and Southern Africa. We ex-
ploit the natives of these countries,
and exploit our own people in turn.
For we export real wealth and get
back paper securities in exchange and
paper securities do not make a na-
tion rich. That was the old Mer-
cantilist_ ﬁhilosophy that a country
was enriched by a favorable balance
of trade; that” it ought to export
wealth and get back gold. Financial
imperialism 'Is merely another form
of the old, exploded, discarded Mer-
cantilist policy of giving away the
things we want, the things we need,
in exchange for something that adds
little to the wealth of the country or
the well-being of the people.
Financial imperialism stands ath-
wart the pathway of our future.
America is a great creditor Nation.
After the war all the countries of the
world will be clamoring at our doors
for loans. They will offer high rates
of interest, much higher than can be
secured in America. And the bankers
of America, like the bankers of Eu-
rope, will enter into the struggle for

loans, concessions, railroads, mines
and ﬁ_lanta_tlo_ns, and if history teaches
anything it is that they will demand

that our State Department, our di-
plomacy and our army and navy as
well shall be used as an insurance
af};ency to guarantee their risky and
often ‘shady investments. That is the
meaning of Dollar Diplomacy. It
means trouble. Not only for the
weak countries, but among the great-
er_Powers as well. It means that we
will be asked to adopt the doctrine
that the flag follows the investor—
and that_it should follow him with-
out making too close enquiry about
the honesty of his claims.

It is conceivable that if we export
capital needed for agriculture, for the
building of homes, for social legisla-
tion, and the upbuilding of America,
that emigration might leave the Unit-
ed States, where 16,000,000 people of
foreign descent live; for people do
emigrate to better their condition,
ust as the 600,000 farmers of the

orthwest moved to Canada. The
may return to Europe, if Europe defi-
nitely and intelligently set itself to
work of offering cheap land, homes,
and opportunity for economic free-
dom in the devastated lands of Po-
land, HungarK, the Balkans, Russia
or even in the Western reaches of
Germany and Enﬁland, that are plan-
ning to open up the land to use by the
people. ~_Frederic C. Howe,

Commissioner of Immigration.

Mercantile Side Lights on the Celery
City.

Kalamazoo, Jan. 15—George F.
Spaeth and W. S. Butterfield have
purchased the lease on the Fuller
theater from F. J. Stafford and will
continue to present standard road
attractions, high class vaudeville and
photo pla'g_s. .

M. O. Riddle has moved his meat
market from 209 East Main street to
114 South Burdick street, where he
has arranged and equipped one of the
finest retail meat shops in the State.
The interior is finished entirely in
white and the floor is covered with a
rich green sawdust, making a pleas-
ing and attractive combination. Plate
glass shields are placed in front of
all meats on display, keeping every-
thing in a sanitary condition.

The Worden Grocer Company has
recently added another fine new motor
truck fo its delivery equipment.

George W. Cross has recently pur-
chased the bundlnﬁI and stock of
groceries on East North street, for-
merly owned and conducted by Wil-
liam~ Williams, who has decided to
take up the farming business.

Frank A. Saville.
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Bottom Facts FIE:O_I'T] Booming Boyne
ity.

Boyne City, Jan. 19—W. S. Shalow,
who has been the chemist for the
Charcoal Iron Company of America
at this place for the past five years
has been appointed manager of the
furnace department in place of J. D.
Dunn. . Siegal becomes Mr.
Shalow's assistant.

Charles W. Moore, the veteran
hardware dealer, has been made a
director of the First National Bank.
The directorate of this Bank is com-
posed of the best mercantile talent of
the town and shows a very flattering
increase in business development for
the past year. The Bank has had
an increase in deposits of $56,000 for
1917, in spite of the sale of $177,000
Liberty Bonds during the year.

Mat. Cunningham has the position
of superintendent of the W. H. White
mills, in place of R. V. White, who has
been general superintendent for many
years. Mr. Cunningham has had
many years of experience in the lum-
ber business of this vicinity and is
a thoroughly competent mill man. We
all have our weaknesses, however, and
Mat’s is a big tuba. No band con-
cert is complete without Cunningham
and his big brass horn.

Arthur Albright has been appoint-
ed City Park and Play Grounds Com-
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Mrs. Gill is improving rapidly at But-
terworth  hospital, Grand Rapids,
where she_underwent a serious surgi-
cal operation Jan. 3

Don’t forget the party next Satur-
day night. Bring your wife, mother,
sister or sweetheart. If you haven’t
any ~of these, bring one of your
cousins.

~ We enjoyed a very interesting meet-
ing of Owosso Council on the after-
noon of Jan. 5 Grand Counselor
John A. Hach presided. Grand Junior
Counselor W. T. Ballamy filled the
Chaplain’s chair. Past Grand Coun-
selor Mark S. Browrn acted as Past
Counselor and Grand Page H. D.
Ranney acted as Conductor. The of-
fices of Junior Counselor and Sentinel
were filled by other members of Sag-
inaw Council, the names of whom we

have forgotten.  Two candidates
were initiated and speeches were
made Grand_ Counselor  Hach,
Grand Junior Counselor Bellamy,

District Deputy F. H. Clay, of Kal-
amazoo, M. S. Brown and Ben Mercer,
of Saginaw, and Rodney Evans, of
Flint. ~ At the close of ‘the meeting
a splendid lunch was served, the de-
tails_of which were in charge of Mrs.
Hanifan. We missed the smiling face

of the Honest Groceryman. Wonder
what has become of "him?
D. Bullen.

BATTING FOR HOOVER.

“Though the grapefruit's sort of sour and the coffee’s sort of flat,

When the sugar bowl is empty, life is sort of sweet at that.

Save a little, skimp a little, so the lads across the sea

Won't be cheated every morning out of sugar for their tea.

You can learn to love the flap-jack, though the _s?/rup can is dry;
i

You can live without molasses in the Bostons,

you try.

We must discipline our swreet-teeth, for we Il never lick the Hun
While the frosting’s on the doughnut and the icing’s on the bun.”

“Though the bread grows gray and grayer, waste no time in vain

regret:

Days tire meatless, wheatless, sweetless, but they’re not quite eatless

If they

Bear in mind the glow of glor

et-
‘flour’ fades in winter as the flowers fade in sprin%
that the Johnnycake can bring,

And the rye that’s in the bottle, though it cheers the red-nose oaf,
Is a mighty sight more wholesome when it’s leavened in the loaf.
Learn to limit the hot biscuits; our Great Project won’t get by
While the dumpling’s in the pudding and the crust is on the pie!”

“Though the slavy loves her gravy, and the son of Ham his ham.
Feed ’em up on fatless foodstuffs, like the oyster and the clam.
Though the farm hand’s strong for sausage, when beside his plate

he sinks,

It is up to you to teach him not to miss the missing links.
Not to any wild heroics need the populace resort, )
Even if they’re short of shortening and the shortcake isn’t short.

And we beg

you to remember, as you buckle on your bibs,

That the fat that’s in the pastry will not pad a soldier’s ribs!”

missioner. Mr. Albright is an author-
ity on all sorts of decorative plants
and will contribute to the beautifying
of the city’s public places from his
practical, ~artistic experience as a
landscape gardener.

One or two of Boyne City’s busi-
ness men are the champion knockers
of the State. No proposition is
brought up but what they can find
more flaws than there are spots on the
moon.  Never, under any circum-
stances, do these people make any at-
tempt to inform themselves as to the
facts in the case, but spread their mis-
statements with the utmost diligence
—and damn the town. We some-
times wonder why they stay here at
all. They certainly are a detriment
to any community. Maxy.

Honks From Auto City Council.

Lansing. Jan. 14—M. H. Gunn (Jud-
son Grocer Company) continues to
implrove at the Edward Sparrow hos-
pital.

In spite of the worst storm of the
season, our Council pulled off a suc-
cessful sauerkraut supper last Sat-
urday night.

H G. Gill ﬁJohn Deere Plow Co.) pusiness
a

attended the s
the above named company,
Lansing

esman’s meeting of
held in
last Thursday and Friday.

Wayne Hotel Soon to Close.

Detroit, Jan. 15—War conditions
having decreased its business to a
point of bankruptcy, the Wayne Hotel
Is likely to close its doors within a
few days. James R. Hayes, proprietor
of the hotel since its opening, more
than thirty years ago. filed a volun-

tary petition in bankruptcy in the
Federal Court Monday.
The total debts are given as $246,-

596.72, of which $56,250 are secured.
More than 150 creditors who have
claims totalling $99,999.49 are not se-
cured. The assets are listed at $598.-
45192, Real estate valued at $399-
850, personal property at $51,053 and
household goods of $40,000 are the
largest items in the list of assets.

The Wayne Hotel was opened No-

vember. 1887. It is owned by the
Wayne Hotel Co., Ltd. Good busi-
ness was enjoyed for a number of

vears and the first setback for the
hotel came four years ago when lo-
cation of the Michigan Central Rail-
way station was changed from across
the street to its present site. “How
ever, the moving of the railroad sta-
tion was not the greatest blow our
received,” said Mr. Hayes
Monday.

“We built the baths and had good
business. The baths are a real pay*

25

ing proposition, but we cannot carry
the hotel along with their profits.
The war has been the real reason for
the present situation with regard to
the hotel.

“Last spring business decreased
and has been growing worse since
that time. It has been particularly
bad since the draft.”

Mr. Hayes has heavy financial in-
terests in the hotel. At the present
he is figuring on a proposition to
have the building used as a recupera-
tion hospital for soldiers. This plan
when broached to his friends hag met
with their approval and it is under-
stood that he will suggest the propo-
sition to Government officials.

Butter, Eggs, Poultry, Beans and
Potatoes.

Buffalo, Jan. 16—Creamery butter
etras, 50@51c; first, 48@50c; com-
mon, 47@48c; dairy, common to
choice, 35@45c; dall’g, poor to com-
mon, all kinds, 32@35c.

Cheese—No. 1 new, fancy, 24c;
choice, 23c; held 26c.

Eggs—Choice, new laid, 58@60c;

fancy hennery, 60@62c; storage can-
died. 48c; at mark, 45@46c.

Poultry  (live) — Fowls, 27@30c;
chicks, 27@30c; old cox, 20@22c:
ducks, 25@30c.

fancy,
fancy.

Poultry (dressed)—Turkey,
36@37c; " choice, 35c; geese,
24>@25c; choice, 23@24c; ducks, fancy,
30c; choice, 28@29c; chickens, roast-
ing fancg, 30c; choice, 27@28c; fowls,
fancy, 27/@28c; choice, 25@26c.

Beans—Medium, $8.00: Peas, $7.50
@7.75; Red Kidney, $9.00: White Kid-
ne\F/), $9.00: Marrow, $8.50@9.00.

otatoes—$2.00@2.30 per 100 Ibs.

Rea & Witzig.

When you see a man who questions
the authenticated reports of brutality
and indecency indulged in by the Ger-
man army and the German people, he
may safely be set down as a pro-Ger-
man. It is now a matter of common
knowledge that Germany emasculates
every male person it can get it hands on
who is not a Teuton and that the Ger-
man soldiers, in raping every woman
and outraging every female child they
can thus debauch, are acting under the
instructions of the German general
staff. Any man who doubts these state-
ments or questions their accuracy is a
dangerous man to be permitted to live
in this country. He is the type of man
who is burning mills and elevators,
blowing up bridges, tunnels, viaducts and
munition plants, putting poison in food
intended for our soldiers and scattering
the seeds of disease and pestilence
among the children of the country.

The Tradesman again warns its
readers to carefully investigate the
so-called industrial homes feature of
the Salvation Army before present-
ing any cast-off clothing, waste paper
or other articles having a commercial
value to that organization. This fea-
ture is a private venture owned by the
officers of the Army and is understood
to be exceedingly profitable. If the
possessor of old clothes wants them
bestowed on worthy persons, instead
of sold to people who are able to buy
new goods, or shipped to paper mills,
he would do well to investigate the
admirable method of the City Rescue
Mission in handling this department
of public service. In this institution
there is no “ring within a ring” to
wring profit from the poor and unfor-
tunate.

The bankrupt is usually the man who
could only see the sin in advertiSINg.


mailto:8.50@9.00
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Michigan Board of Pharmacy.
President—Leonard_ A. Peltzer. Detroit.

Secretary—Edwin T. Boden, Bay City.
Treasurer—George F. Snyder, Detroit.
Other Members—Herbert H. Hoffman,

Sandusky; Charles S. Koon, Muskeg n.
Next ~Examination_ Session—Detroit.
January 15, 16 and 17, 1918.

Michigan State Pharmaceutical Asso-

ciation.
President—P. A. Snowman, Lapeer.
Secretary—F. J. Wheaton, Jackson.
Treasurer—E. E. Faulkner. Delton.
Next Annual Meeting—Detroit.

Michigan Pharmaceutical Travelers’ As-
sociation.

President—W. F. Griffith, Howell.

Secretarg and Treasurer—W alter S.

Lawton, Grand Rapids.

Lead in Medicinal Zinc Oxide.

Zinc oxide has been a medicinal
substance of importance for several
hundred years. It was official in the
first U. S. P. with a method of prep-
aration from the metal, which would
give a modern pharmacist something
to exercise his professional skill up-
on, if he were now, as he was then,
dependent entirely upon his own ex-
ertions for his supply of many of his
chemicals.

For many years the supplies of zinc
oxide entering the pharmaceutical
trade were of high quality, and w'hile
it was necessary occasionally to re-
ject a lot, there was not a great deal
of trouble in obtaining supplies which
were in full compliance with the U.
S. P. in every respect.

This condition has recently chang-
ed, and | think | can safely assert
that 90 per cent, of the zinc oxide on
the market at the present time will
net only not answer the U. S. P. test
for absence of heavy metals but that
in the majority of instances lead is
present in an amount ranging from
0.1 per cent, to 0.5 per cent, calcu-
lated as metallic lead.

This condition has come about
through the well-known fact that few
if any pharmacists test their supplies,
and still fewer pay any attention to
such statements of the label as “U.
S. P. in all respects except the heavy
metal test.”

No statement has appeared in re-
cent literature calling attention to
this condition, nor do the standards
of any of the prominent pharma-
copoeias of the world make any al-
lowance for such large amounts of
this impurity in zinc oxide. The lat-
est editions of the following pharma-
copoeias were consulted. Austrian,
Belgian. British, Danish, French, Ger-
man, ltalian. Japanese, Netherland,
Norwegian. Swedish, Swiss, Spanish
and our own U. S. P.

In all of these there is a specific
test for the absence of lead, the test
being made in a slightly acid solu-
tion of the oxide with solution of hy-
drogen sulphide, the requirement be-
ing that a white precipitate be pro-
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duced. The German Pharmacopoeia
has in addition a specific test for ab-
sence of lead with potassium chro-
mate solution in an acid solution oi
the oxide.

In applying the hydrogen sulphide
test, found in all of the Pharma-
copoeias quoted above, some difficulty
is bften experienced in observing the
darkening due to lead on account of
the interference of the light colored
zinc sulphide which comes down and
obscures the test and frequently
makes it necessary to add repeated
amounts of hydrogen sulphide and
then make the final observations in
comparison with a sample to which
a known amount of lead has been
added.

A very satisfactory method of de-
tecting and estimating the lead which
seems to be present occassionally as
the sulphate, in part at least, is to
dissolve five grammes of the sam-
ple of zinc oxide in a slight excess
of diluted sulphuric acid, with gentle
heat; collect and wash the precipitate
with  distilled water; then pour
through the filter containing the pre-
cipitate a concentrated solution of am-
monium acetate (about 25 per cent.)
freshly made, and to this filtrate which
now’ contains the lead in a soluble
form add a slight excess of solu-
tion of potassium chromate which will
precipitate insoluble lead chromate
which may be collected on counter-
poised filters or on a Gooch crucible
mat. washed, dried, weighed and cal-
culated as to its percentage. A more
expeditious method which gives very
good results with the amount of lead
usually found at the present time is
to simply dissolve 5 or 10 grammes of
the sample in an excess of acetic acid
and then perform the precipitation
with potassium chromate in this solu-
tion directly, and collect, wash and
weigh the precipitate as before. This
latter modification will give low re-
sults, however, where part of the
lead is present in the form of sul-
phate. as is often the case, as the sul-
phate will remain behind when the
solution is made in acetic acid.

It would seem to be advisable for
pharmacists to make an inspection of
their stocks of zinc oxide and to
firmly reject all samples containing
lead in excess of the U. S. P. require-
ments. If this be generally done the
manufacturers of zinc oxide will have
to find some way of supplying the
pharmaceutical trade with the lead-
free zinc oxide to which they have
been accustomed and to which they
are entitled. Just as long as pharma-
cists continue to take whatever is of-
fered to them, no matter how plainly
it may be labeled as to deviation
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from the official requirements, iust
so long will this sort of thing con-
tinue. Zinc oxide containing from
0.1 to 0.5 per cent, of lead is certainly
not a proper article to use in making
the ointment, and concerted action
on the part of pharmacists all over
the country would bring about a
speedy’ improvement of this condi-
tion. Charles H. Lawall.

The Poor Druggist.

A certain druggist in this city re-
cently received the following curt
and haughty note in a harsh femin'n?
scrawl; “l do not want vasioline. 1
want glisserine. Is that plain enough?
I persoom you can spell.”

And some men try to make a cornet
noise on a tin fife salary.

NOW

January 16, 1918

The Advance in Surgical Dressings.

It is unnecessary to tell the drug-
gist that the price of raw’ cotton has
reached the highest price in the his-
tory of this country. Three years
ago cotton could have been bought
for 10 cents; to-day it is selling above
30 cents, so you can readily see why
the manufacturers of surgical dress-
ings have been forced to again ad-
vance their prices on surgical dress-
ings. They have been forced to dis-
continue manufacturing many items
in ‘this line, being unable to obtain
the crude material. Freight condi-
tions are exceedingly trying at these
times. Government demands upon the
surgical dressing manufacturers are
large, and no manufacturer in any
line has handled this situation any

It’s Pure. That's Sure

Piper Ice Cream Co

Kalamazoo, Michigan

is the Time to Buy

Seasonable Goods

ARSENATE OF LEAD
PARIS GREEN
TUBER TONIC

ARSENIC COMPOUNDS
BLUE VITRIOL
SULPHUR
COLORED PAINTS

WHITE LEAD

LINSEED OIL
TURPENTINE, Etc.

During the season of 1917, there was a time when the manu-
facturers and wholesalers could not fill their orders for Insecticides,
on account of an unusual demand which was prompted by state

and government officials.

The federal government has recently called for a report
from all of the manufacturers and wholesalers of Insecticides,
and the government states clearly that they must know upon
what parties they can rely for the proper distribution of In-
secticides at the right time during the coming season*

A word to the wise is sufficient and we would advise that
the retailers buy Insecticides early because we may be called upon
later to distribute the same according to the command and
direction of the federal government.

This message is to our customers and we trust will be thor-

oughly considered!,

Hazeltine & Perkins Drug Co.

Grand Rapids, Michigan
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better than the surgical dressing man-
ufacturer.

Surgical dressings are necessities
and no cut rate or penny sale meth-
od is required to sell them. Two
years ago, a great number of drug-
gists would not believe that they
could sell surgical dressings at the
prices they are receiving for them to-
day. It is necessary for them to re-
ceive a fair and honest profit on mer-
chandise that they sell and surgical
dressings do allow this profit. This
selling scale of surgical dressings is
being used by many of the retail
druggists:

Plasters.
Belladonna ....... .25
Belladonna Capsicum 20
Kidney

Pleurisy
Strengthening
Absorbent Cotton.
1 Ib. Absorbent Cotton
y2  Ib.Absorbent Cotton
Y\ Ib.Absorbent Cotton
2 0z. AbsorbentCotton
1 oz.AbsorbentCotton
Yi oz.AbsorbentCotton
Sterilized Gauze.
1 yard Sterilized Gauze
5 yards Sterilized Gauze.............. 60
25 yards Sterilized Gauze
Sterilized Gauze Bandages.
1 in. Sterilized Gauze Bdgs. $ .06

DETROIT
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ly2 in. Sterilized Gauze Bdgs. .09
2 in. Sterilized Gauze Bdgs. .12
2y2 in. Sterilized Gauge Bdgs. .15
3 in. Sterilized Gauze Bdgs. .18
3J4 in. Sterilized Gauze Bdgs. .21
4 in. Sterilized Gauze Bdgs. .24
Sanitary Napkins—12 in a Package.
Small Sanitary Napkins $4.45
Medium Sanitary Napkins .50
Large Sanitary Napkins 55

Sanitary Napkins—6 in a Package.

Small Sanitary Napkins $ .25

Medium Sanitary Napkins .30

Large Sanitary Napkins 35
Hospital or Roll Cotton.

1 Ib. Hospital or Roll Cotton ..$ .50

Felt Corn and Bunion Plasters or
Rings.

Per Box
Lint in Ib. packages
Oil Silk, per yard

Oil Silk, small size

A Quality Cigar
Dornbos Single Binder

One Way to Havana
Sold by All Jobbers

Peter Dornbos
Cigar Manufacturer
16 and 18 Fulton St., W.
Grand Rapids Michigan

SERVICE

Each and every one of the 117,000 telephones in Detroit
may be reached direct from your
Citizens Telephone.

COPPER METALLIC
LONG DISTANCE CIRCUITS
connect with 250,000 Telephones

in the State

CITIZENS TELEPHONE CO.
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WHOLESALE DRUG PRICE CURREN

Prices quoted are nominal,
Acids
Boric (Powd) 18® 25
Boric (Xtal) 18® 25
Carbolic .. 78
Citric ... 94(5)1 on
M uriatic 3% g
Nitric 10v4® 15
Oxalic ... 65 70
Sulphuric 3%@
Tartaric
Ammonia
W ater, 26 deg. . 171® 25
Water, 18 deg. . 12® 20
W ater, 14 deg. 10%% 15
14 16
25 @ 3H
Balsams
. 1 40®1 65
Fir (Canada 1 25®1 50
Fir (Oregon 4@ 50
Tolu ... 1 40@1 60
Barks
Cassia (ordinary) 25® 30
Cassia (Salgong 90®1 00
Elm gpowd 35¢) 30® 35
Sassafras (pow. 35c) @ 30
Soap Cut (powd.)

ish 20® 25
Juniper 9© 15
Prickley Ash . @ 30
Extracts
Licorice ..o 65
Licorice powdered 85® 90
Flowers
Arnica 2 50@2 75
Chamomi er) 75@1 W0
Chamomile Rom. 2 00 2 20
Acacia, 80
Acacia, 75
Acacia, Sorts 40® 50
Acacia, powdered 60® 70
Aloes (Barb. Pow) 30® 40
Aloes (Cape 1’'ow) 20® 25
loes (Soc. Pow. ® -5
Asafoetida, .... 25
Asafoetida, Powd.
Pure
Camphor
Guaiac
Guaiac,
Kino e, 70®
Kino, powdered 75® O
Myrrh . ® 55
Myrrh, powdered ® 60
opium e 0 00®40 20
Opium, powd. 42 00@42 20
Oﬁlum gran. 42 00®42 20
ellac o 70® 80
Shellac, Bleached 85® 90
Tragacantli .... 2 50®3 00
Tragacanth powder 2 50
Turpentine ..... 10u u
Insecticides
ATrsenic ... 23®  3u
Blue Vitriol, bbl. @11%
Blue Vitriol, less 12%@ 20
Bordeaux Mix Dry 20® 25
Hellebore, White
powdered ............. 38® 45
Insect Powder .... 40® 60
Lead, Arsenate Po 34® 44
Lime and Sulphur
Solution, gal. 15® 25
Paris Green ... 55® 60
Ice Cream
Piper Ice Cream Co.,
Kalamazoo
Bulk Vanilla ... 80
Bulk Special Flavored 90
Brick, Plain 2
Brick, Fancy
Leaves
Buchu ... 175®1 85
Buchu, powdrd 1 85®2 00
Sage, bulk ... 67® 70
Sage, M loose 72® 78
Sage, powdered ..56® 60
Senna, Alex ...
Senna, Tinn
Senna, Tinn.
Uva Ursi .,
Almonds, Bitter,
e . 5 00®16 00
Almonds, Bitter,
artificial ... 00®7 20
Almonds, Sweet,
true s 35®1 60
Almonds. Sweet,
imitation ... 66® 75
Amber, crude .. 17503 00
Amber, rectified 2 5002 75
ANISE s 2 00®2 25
Bergamont 8 00® 8 25
Cajeput . 135@1 60
Cassia 3 00@3 25
Castor 3 20@3 30
Cedar Le 1 75@2 00
Citronella 100@1 25
Cloves 4 75®5 00
Cocoanut . 40® 50
Cod Liver 5 35®5 50
Cotton Stee 1 95®2
Croton 2 00®2

Cubebs 9 00®9 25
Eigeron .. 2 75@3 00
Eucalyptus 1 25@1 35
Hemlock, pure 1 75@2 00
Juniper Berries 20 00(8)20 20
Juniper Wood .. 2 75@3 00
Lard, extra .... 2 10 2 20
[hard. No. 1 .... 1 85®@1 95
Lavender Flow. 7 00@7 25
Lavender, Gar'n 1 25®1 40
Lemon ... 25
Linseed, boiled bbl ?1 34
Linseed, bld. less 1 4lid 54
Linseed, raw, bbl. @1 33
Linseed, rw less 1 43(51 3
Mustard true, oz 2 25
M ustard. artrfrl oz 00
Neatsfoot %l 95
Olive, pure ..... 3 75(5)5 00
Olive, Malaga,

yellow .o 3 50®3 60
Olrve Malaga,

green ... 50@3
Orange, Sweet 4 25®4
Origanum, pure ®2
Origanum, com’! ®
Pennyroyal 225@2
Peppermint ~... 4 50@4
Rose, pure .. 30 00@32
Rosemary Flows 1 50®1
Sandalwood,

........................ 17 004®17 25
Sassafras, true 2 00@2 25
Sassafras, artifi'l 60% 75
Spearmlnt e 475@5 00
Sperm . 240®2 50
Tansy . 475®5 00
Tar, USP .. 35® 50
Turpentrne . @ 54
Turpentine, less 59® 64
W intergreen, tr. 5 50®5 75
W intergreen, sweet

birch 4  00@4
W intergree rt 1 25®1 50
Wormseed 10 50@10 75
Wormwood —.... 6 00@6 25

Potassium
Bicarbonate 1 90@2 00
Bichromate 60® 70
Bromide .. SO 10
Carbonate
Chlorate, graln’r 95®1 00

Xta

Chlorate, or

Permanaganate

Prussiate, yellow
Prussiate, red ..3 7504 00
Sulphate ... 90
Roots
Alkunet ... 2 00@2 10
Blood, powdered 25[Siti 30
IshUailiVa ............ alu03 QU
Elecampane, pua la*
Gentian, powd. 30 35
Ginger, African,
powdered ... 200 25
Ginger, Jamaica ..30® 35
vjAiger, Jamaica.
powdered ... 22® 30
Goluenaeal pow. 8 00@8 26
Ipecac, powd... 4 00@4 25
UIUUPICE oo 35®@ 40
mcorice, powd. .. 30® 40
Orris, powdered 35® 40
Poke, powdered 20® 25
Rhubarb ... 75@1 20
Rhubarb, powd. 75®1 25
Rosinweed, powd. 25® 30
Sarsaparilla, Hond.
round o 75® 80
Sarsaparilla Mexican,
ground 70
Squills 36® 40
Squills, powdered 45® 65
Tumeric, powd. .. 13@ 20
Valerian, powd. @1 00
Seeds
ANISE e 35® 40
Anise, powdered 40® 45
Bird, 13 ... 10
Canary .. 16
Caraway 90
Cardamon . 1 80@2 00
Celery (Powd 50) 38® 45
Coriander 36®

lax 12
Flax, ground 5@ 12
Koenugreek pow. 19® 25
Hemp .. 12
Lobelia .. 40 50
Mustard, yellow .. 19® 25
Mustard, black 19® 25
Mustard, powd. 22® 36

Sabadilla,

35® 45
Sunflower ... B%@ 12
Worm American ., 25
Worm Levant .. sl 00@1 10

Tinctures

Aconite . @1 65
Aloes . 1 35
Arnica 3 15
Asafoet -®4 40
Belladonna @2 35
Benzoin @2 50
Benzoin ®3 30
Buchu ®2 40
Cantharadies ®3 90

based on market the day oi issue

Capsicum ... ®?2
gargamon & ®2 10
ardamon om 1
Catechu p 81 28
Cinchona 2 35
Colchicum 2 40
Cubebs ... 2 35
Digitalis 1 90
Gentian 1 50
Ginger gz 50
Guaiac, Ammon. % 88
lodine 1 80
lodine, Colorless 175
:(N?nr clo.. - %1 60
ino .. 1 65
Myrrh . gz 50
Nux Vomica . @1 75
opium oo, 9 50
Opium, Camph. 1 80
Opium, Deodorz'd 9 50
Rhubatb ..o @1 65
Paints
Lead, red dry .. 11V4@U%
Lead, white dry 11 11%
Lead, white oil 11 @11%

uehre, yellow bbl. ®

%chre yellow less 2 3§ %
Red v ersiin bl 196 :

Red Venet’n less 2®

Vermillion, Amer. 25® 30
W hiting, | @ 3
W hiting 6

. 3%@
L. H. P. Prepd. 2 16@2 26

Miscellaneous

Acetanana .1 00®1 10
Alum .. 12® 15
2Alum, powdered and

ground .. 4@ 17
Bismuth, Subni-

trate .o 3 60@3 70
Borax xtal or

powdered ... x0@ 15
Cantharades po 2 0Q®6 00
Calomel ... 2 S6®2 60
Capsicum
Carmine
Cassia Buds 40
Cloves . 85
Chalk Prepared .. 12® 15
Chalk Precipitated 10® 16
Chloroform ... 90® 97
Chloral Hydrate 1 92®2 12
Cocalne 75@12 30
Cocoa ® 60
Corks, Irst less 55%
Copperas ‘bbhs.......... @ 2M
eoppcias, less 2%@ 7
Copperas, powd. .. 4® 10
Corrosive Sublin. 230@2 40
Cream Tartar .... 68® 75
Cuttlebone 65® 70
Dextrine .. 10® 15
Dover’s Powder 5 75@6 00
Emery, All Nos. 10® 15
Emery, Powdered 8® 10
Epsom Salts, bbls. @ 4%
Epsom Salts, less 5® 8
Bigot e 125®1 50
Ergot, powdered 2 75@3 00
Plake White .... 15® 20
Formaldehyde Ib. 25® 30
Gelatine ... 75@1 90
Glassware, full cs. 58%
Glassware, less 50%
Glauber Salts, bbl. @ 2v4
Glauber Salts, less 3®@ 6
Giue. Brown ..... 25@ 35
Glue, Brown Grd. 25® 35
(jlue. hite . 30® 35
Glue, White Grd 35
Glycerlne . 78® %

Hops .. @
lodine .. 20
lodoform . . 5 74
Lead Acetate 21® 26

copdlum .. 27503 00

ACe e, . 85® 9%
Mace, powdered .. 9%5@1 00
Menthol ....... 4 25®4 50
Morphine 16 60®17 00
Nux Vomica .... 22% 30
Nux Vomica, pow. @ M
Pepper black pow. 35® 40

pﬁer white ... g 4f
Prtc Burgundy . 15
§ua53|a .

uinine ...

ochelle Salts .... 48® 55
Saccharine, oz. ... @3 80
Salt Peter ... 36®@ 45
Seidlitz Mixture .. 41® 46
Soap, green ... 20® 30
Soap mott castile 22%® 25
Soap, white castile

................... @19 00

Soap whrte castile

ess, per bar .. ... @2 00
Soda Ash 10
Soda Bicarb 6
Soda, Sel .. 5
Splrlts Cam 25
Sulphur, rol 10
Sulphur, Subl 5@ 10
Tamarinds 1S® 20
Tartar Emet . g 920
Turpentine, Ven. 50@4 76
Vanilla Ex. pure 1 50%2 00
Witch Hazel ... 1 35 75
Zinc Sulphate .... 10® u
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GROCERY PRICE CURRENT

These quotations are carefully corrected weekly, within six hours of mailing,

and are intended to be correct at time of going to press.

Prices, however, are

liable to change at any time, and country merchants will have their orders filled
at market prices at date of purchase.

ADVANCED

Cocoanut
Ground Pepper
Twine

AMMONIA
Arctic_Brand
12 oz. ovals, 2 doz. box 2 40

AXLE GREASE

Frazer’s
1Th. wood boxes, 4 do*. 3 00
lib. tin boxes, 3 doz. 2 35
3% Ib. tin boxes, 2 dz. 4 25
101b. pails, per 'doz. ..6 00
151b. pails, per doz. ..7 20
251b. pails, per doz. ..12 00
BAKED BEANS
No. 1, per doz.. ..135

No. 2. per doz.
No. 3, per doz.

N
~IN
giag

BATH BRICK

-English s
BLUING
Jennings’

Condensed Pearl Bluing
Small, 3 doz. box .... 1795
Large, 2 doz. box .... 2 40

BREAKFAST FOODS
Bear Food. Pettijohns 2 85

Cracked Wheat, 24-2 ..4 60
Cream of Wheat .... 760
Quaker Puffed Rice .. 4 30
Quaker Puffed Wheat 4 30
Quaker Brkfst Biscuit 1 90
uaker Corn Flakes .. 2 75
ashington Crisps .. 2 SO
W heatena .. 610
Grape Nuts 2 85
Sugar Corn Flakes 2 80
Holland Rusk ......... 80
Krinkle Corn Flakes ..2 80
Ma IFIake Whole
heat e 4 05
Minn. Wheat Food .. 650
Ralston Wheat Food
Large, 185 ......... 29
Ralston Wht Food 18s 1 95
Ross’s Whole Wheat
BisCUit v,
Saxon W heat Food .. 4 50
Shred W heat Biscuit 4 25
Triscuit, 18 ... 225
Pillsbury’s Best Cer’l 2 50
?0st Toasties, T-2 .. 330
Post Toasties, T-3 .. 330
Post Tavern Porridge 2 80
BROOMS
Fancy Parlor, 25 Ib. .. 9 00
Parlor, 5 String, 25 Ib. 8 25
standard Parlor, 23 Ib. 8 00
Common, . .7 50
Special, 23" Ib.... 72b
Warehouse, 23 0 00
BRUSHES
Scrub

Solid Back, 8 in.
Solid Back, 11 in.
Pointed Ends _

Stove
No. 3 .. 100
No. 2 150
No. 1 2 00
Shoe
No. 1 100
No. 2 130
No. 3 170
No. 4 190
BUTTER COLOR
Dandelion, 25c size 2 00
CANDLES
Paraffine, 6s 12%
Paraffine, 12s 13%
Wicking .. 46
CANNED GOODS
8 Ib. Standapr%s
NO. 10 i @5 25

.................................. @2 25
Standard No. 10 @9 50
Baked ... 1 26@225
Red Kidney 1 260135
String . 1 50@2 00
W ax
Standard
We. M

X Clams
Little Neck, 1 Ib......... 1
Clam Bouillon
Burnham's % pt.. .2
Burnham's pts...
Burnham's qts...

Corn

Fair
Good
Fancy

X 85

French Peas
Monbadon (Natural)
per doz....ne

Gooseberrles
No. 2, Fair
No. 2, Fancy ...
Hominy

Standard

N
=
o

Mustard, 2
Soused, 1%
Soused, 2 Ib
Tomato, 1
Tomato, 2
Mushrooms
Buttons, %s 030
Buttons, le
Hotels, Is
Oysters
Cove, 1 1b... 20
Cove, 2 Ib...
Plums ..o, 150@2 00
Pears In Syrug
No. 3 can, per dz.”2 60@8 00
Peas
Marrowfat ... 1 25@1 85
Early June .... 150@1 60
Early June siftd 1 60@1 75
Peaches
Pie i 125@1 50
No. 10 size can pie @3 76
Pineapple
Grated . . 175@2 10
Sliced .. 145@3 60
i Pumpkin
Fair 30
Good
Fancy
No. .
Raspberries
No. 2, Black Syrup 3 00
No. 10, Black ... 050
No. 2, Red Preserved 3 00
No. 10, Red, Water .. 10 50
Salmon
Warrens, 1 Ib. Tall .. 3 35
Warren’s, 1 1b. Flat .. 3 45
Red Alaska ... . 2
Med. Red Alaska
Pink Alaska ...
. Sardines
Domestic, %S .........

Domestic, % Mustard 6 50
Domestic, % Mustard 6 25
Norweglan % S .. 15@18
Portuguese, %s .... 30@35
Sauer Kraut

No. 8. cans
No. 10, cans .........
Shrimps

Is doz
1% s doz
Succotash

376

Dunbar,
Dunbar,

Fair
Good
Fancy

Strawberries

Standard
Fancy
No. 1% 1 40
No. 2 .. 175
No. 10 8 60
Tuna
Case
%s, 4 doz. in case .... 4 50
%s, 4 doz. in case .... 7 60
Is, 4 doz. in case ....10 00
CATSU

2]
Van Camp's, % pints 1 90
... 275

Van Camp’s pints
CHEESE
Acme @29
Carson City @28
Brick @82
Leiden @
Limbur @82
Plneapp e 9
Edam ... @
Sap Sago . @
Swiss. Domestic Q

DECLINED

CHEWING GUM

Adams Black Jack 65
Adams lEpota 70
Beeman’s Pepsin 65
Beechnut 65
Doublemint 67
Flag Spruce 65
Hershe&/ Gum 50
Juic ruit ... 67
Sterling Gum Pep.. .65

Spearmint, ergleys .. 67
Spearmint, 6 box Jars 3 85
Yucatan
eno ...
0. K. Gum

Wrigleys (5'box asstd') 65

CHOCOLATE
W alter Baker tt Co
German’s Sweet
Premium
Caracas ...
W alter M. Lowney Co.

Premium, %s ..
Premium, %s
CLOTHES LINE
Per doz.

. 40 Twisted Cotton 1 65
No. 50 Twisted Cotton 2 00
No. 60 Twisted Cotton 2 50
No. 80 Twisted Cotton 2 65
No. 50 Braided Cotton 2 25
No. 60 Braided Cotton 2 40
No. 80 Braided Cotton 2 90
No. 50 Sash Cord 3 00
No. 60 Sash Cord__ 3 50
No. 60 Jute .. 1
No. 72 Jute ..
No. 60 Sisal..

Galvanized Wire
No. 20, each 100ft. long 1 90
No. 19, each 100ft. long 2 10
No. 20, each IOOfL long 1 00
No. 19, each 100ft. long 2 10
COCOA

Baker’s 39
Cleveland 41
Colonial, %s 35
Colonlal %s 33
Epps i 42
Hersheys, %s 32
Hershey’s, %s 30
Huyler™ ... 36
Lowney, %s 38
Lowney, %s 37
Lowney, %s 37
Lowney, 5 1b. can 37

%s
%s
%s
I's

Van Houten,
Van Houten,
Van Houten,
Van Houten
Wan-Eta
Webb .
WUbur,
Wilbur, %s
COCOANUT
Dunham’s
6 lb. case
5 Ib. case
%s, 15 Ib. case
%a, 16 Ib. case
Is, 15 Ib. case

%s & %s, 15 Ib. case 4

%s,
%s,

5 and 10c pails 5
Bulk, pails ...
Bulk, barrels .20
Baker’s Brazil Shredded
70 5c pkgs., per case 3 00
36 10c pk s, per case 3 00
16 10c and 33 5c¢ pkgs.,

per case .. .
Bakers Canned, 110

COFFEES ROASTED

Rio
Common
Fair
Choice
Fancy ..
Peaberry 23
Santos
Common 20
Fair 20%
Choice 21
Fancy .. 23
Peaberry v 33
Maracaibo

Fair

Choice 86
Mexican
Choice
Fancy ...
Guatemala
Fair

fuer

TRADESMAN

Java
Private Growth
Mandling
Aukola

Mocha
Short Bean .

Long Bean
H. L.

Fair
Fancy
Exchange
Spot Market, Strong
Package

New York Basis

Arbuckle . 21 50
McLaughlin’s XXXX

McLaughlin’s XXXX
package coffee is sold to
retailers only. Mall all or-
ders direct to W. F. Mc-
Laughlin & Co., Chicago.

Extracts
Holland, % gro. 95
Felix, % Qross ... 115
% gro. 85

gross
Hummel’s foil,

% gro. 143

CONDENSED MILK

Market,

Steady

Hummel’s tin.

Carnation, Tall 6 20
Carnation, Baby 6 10
Dundee, Tall .. 5 50

Dundee, Baby )

Hebe, Tall 6 10
Hebe, Baby ... 5 00
CONFECTIONERY

Stick Candy Pails
Horehound v 16
Standard

mbo

Blg Stick
Boston Suga

Mixed Candy .

Pails

Broken
Cut Loaf . 18
French Cre 20
Grocers ... 13
Kindergarten 19
Leader ... 17
Monarch 15
Novelty 18
Paris. Creams 19

Premio Creams

Royal .. 16
Special .16
XL O .. 14

Specialties

Auto Kisses (baskets) 19
Bonnie Butter Bite3 .. 23

Butter Cream Corn 21
Caramel Bon Bons 21
Caramel Croquetes 20
Cocoanut Waffles 20
Coffy Toffy ..o 22
National Mints 7 Ib tin 24
Fudge, Walnut ... 22
Fudge, Choc. Peanut 21
Fudge, White Center 21
Fudge, Cherry ... 22
Fudge, Cocoanut .... 22
Honeysuckle Candy 22
Iced Maroons ........ 22

Iced Orange Jellies .. 19
Italian Bon Bons ....
AA Licorice Drops

5 Ib, box
Lozenges, Pep 20
Lozenges, Pink 20
Manchus 20
Molasses Kisses, 10
Ib. bOX i 20
Nut Butter Puffs . 20
Star Patties, Asst. 22
Chocolates " Pails
Assorted ChocC......cceuue. 22
Amazon Caramels .. 23
Champion ... 19
Choc. Chips, Eureka 26
ClimaX .o 20
Eclipse, Assorted 21
Ideal Chocolates ..... 21

Klondike Chocolates 27

Nabobs ... 27
Nibble Sticks, box ..1 75
Nut Wafers . 27
Ocoro Choc C 25
Peanut Clusters 30

Quintette
Regina ..
Star Cho
Superior Choc,

ght)
Pop Corn Goods
Wiithout prizes.
Cracker Jack with

COUPON  .cevcvnee e 50
Cracker-Jack Prize 375
Checkers Prize ... 75

Cough Drops

oxes
Putnam Menthol 135
Smith Bros.. . 135
COOKING COMPOUNDS
Crisco
36 1 Ib. cans
24 1% Ib. cans 9 50
6 6 Ib. cans 9 50
4 9 Ib. cans
Mazola

5% o0z. bottles, 2 doz. 2 60
Pints, tin, 2 doz.... 6 15
Quarts tin, 1 doz. 6 75
% gal. tins, 1 doz. .. 10 75
Gal. tins, % doz.......... 10 25
5 Gal. tins, 1-6 doz. 18 50

NUT8—Whole

Ibs.

Almonds, Tarragona 21
Almonds. California

soft shell Drake
Brazils ..., 18

Filberts
Cal. No. 1 S. S. .24
Walnuts, Naples .
Walnuts, Grenoble ... 22
Table nuts, fancy 16%
Pecans, Large ............. 17
Pecans, Ex. Large 20
Shelled
No. 1 Spanish Shelled
Peanuts ... 16 @16%
Ex. Lg. Va. elled
Peanut3 .. 16%@17
Pecan Halves @

W alnut Halves
Filbert Meats
Almonds

Jordan Almonds

Peanuts

Fancy H P Suns
. l4@15
15@16

15@16
16@17

CREAM_TARTAR

Roasted

Barrels or Drums 63
Boxes .. 15
DRIED FRUITS
pple
Evap’ed, Choice, blk @16

Evap’d Fancy blk.. @

Apricots
California.....we @21
X Citron
Corsican 1 @27
Currants
Imported, 1 1b. pkg 26
Imported, bulk ... 25%
Peaches
Muirs—Choice, 25 Ib. .. 12
Muirs—Fancy, 25 Ib. .. 13

Fancy, Peeled, 25 Ib. .. 16

Peel
Lemon, American ... 22
Orange, American 23
Raisins
Cluster, 20 cartons ...
Loose Muscatels, 4 Cr. 9
Loose Muscatels, 3 Cr. 8%

L. M. Seeded lib. 10% @11
California Prunes

90-100 25 Ib. boxes .@10%
80- 90 25 Ib. boxes .@11
70- 80 25 Ib. boxes .@12
60- 70 25 Ib. boxes .@13%
50- 60 25 Ib. boxes .@14
40- 50 25 Ib, boxes .. @15

FARINACEOUS GOODS8
Beans

California Limas .... 16%
Med. Hand Picked 15
Brown, Holland...
Farina
25 1 Ib. packages 2 65
Bulk, per 100 Th...ccovrrnnns 9
Original Holland Rusk

Packed 12 rolls to container
3 containers (40) rolls 3 80

Hominy
Pearl, 100 Ib. sack .... 6 00
Macaroni.
Domestic, 10 Ih. box .. 1 30
Imported, 25 Ib. box ..
Skinner’s 24s, case 1 87%
Pearl Barley
Chester 00
Portage 7 50
Peaz
Green W isconsin, Ib. 11%
Split, b, 1%
. Sago
East India 16
German, sacks . 16
German, broken pkg.
Tapioca
Flake, 100 Ib. sacks ... 15
Pearl, 100 Ib. sacks 15
Pearl, 36 pkgS....... 275
Minute, 10c, 3 doz. ... .8 25
FISHING TACKLE
% to 1 In.. 6
1% to 2 in 7
1% to 2 In 9
1% to i 11
2 in... 16
3in. 20

Cotton Lines

No. 1, 10 feet
No. 2, 15 feet
No. 3, 15 feet ..
No. 4, 15 feet..
No. 5, 15 feet
No. 6. 16 feet ..
No. 7, 15 feet
No. 8, 15 feet
No. 9. 15 feet
20
28
84
Poles
Bamboo, 16 ft., per doz. 60
Bamboo, 14 ft., per doz. 55
Bamboo. 18 ft, per doz. 80

January 16, 1918

FLAVORING EXTRACTS
Jennings D C Brand
Pure Vanila
Terpeneless
Pure Lemon

er Doz
7 Dram 15 Cent ... 120
1% Ounce 20 Cent ... 175
2 Ounce 30 Cent 2 60

2% Ounce 35 Cent ...
2% Ounce 40 Cent ...
4 Ounce 55 Cent
8 Ounce 90 Cent
7 Dram Assorted
1% Ounce Assorted

FLOUR AND FEED
Grand RaFIdS Grain &
in

Winter W heat

Purity Patent 11 35
Fancy Spring . 12 50
Wizard Graham .... 11 00
Wizard, Gran. Meal 12 00
Wizard Buckw’t cwt. 7 00

Rye
Kaw’s Best

miliev City Mllllng C
Lily White .. 1

Graham ... 5 40
Granena Health 5 50
Gran. Meal

Bolted Meal .

W atson-Higgins Milling Co
New Perfection 11 50
Worden Grocer Co

Quaker, %s cloth 10 85
Quaker, %s cloth 10 75
8uaker, %s cloth 10 65

uaker, %3 paper 10 75
Quaker, %s paper 10 65

Kansas Hard Wheat
Worden Grocer Co.
American Eagle, %S 12 20
American Eagle, 0/s 12 10
American Eagle, %S 12 00
Spring W heat
Judson Grocer Co.

Ceresota, %S cloth 12 30
Ceresota, %s cloth 12 20
Ceresota, %s cloth 12 10

Worden Grocer Co.

Wingold, %s cloth Sold Out

Wingold, /Scloth Sold Out

Wingold, %S cloth Sold Out
Meal

Bolted ..o 1056

Golden Granulated .. 10 75
W heat

08

W hite 2 05
Oats

Michigan carlots 65

Les3 than carlots 68
Corn

Carlots .. 2 14

Less than carlots .... 2 17
Hay

Carlots i 000

Less than carlots 22 00
Feed

Street Car Feed__ 7500

No. 1 Corn & Oat Fd 75 00

Cracked Corn ... 80 00

Coarse Corn Meal 80 00

FRUIT JARS

Mason, pts., per gro. 7 10

Mason, qts., per gro. 7 50

Mason, % gal. per gro. 9 8

Mason, can tops, gro. 2 80

GELATINE
Cox’s, 1 doz. large ... 145
Cox'3, 1 doz. small 90

Knox’s Sparkling, doz. | 75
Knox's Sparkling, gr.
Knox's Acidu’d doz. .. 185

Minute, 1 doz. 125
Minute. 3 doz .3 75
Nelson’s 150
Oxford 5
Plymouth Rock, Phos. 1 40
Plymouth Rock, Plain 1 25
Waukesha ... | 60
GRAIN BAGS

Broad Gauge, 12 oz. 24
Climax, 14 oz 29
Stark, A, 16 0z.

HERBS
Sage 15
Hops .. 15
Laurel Leaves « 75
Senna Leaves ........ 36

HIDES AND PELTS

Hlde
Green, No. 1 16
Green, No. 2 15
Cured, No. 1 . 18
Cured, No. 2 e 17
CalfsKin, green 1 24
Calfskin, green. No. 2 22%
Calfskin, cured, No. 1 26
Calfskin, cured, No. 2 24%
Horse, No.
Horse, No. 2

Pelts
Old Wool
Lambs
Shearllngs

Tallow




»
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Wool

Unwashed, med. @60
Unwashed, fine .. @55
FURS
Coon, X . 350
Coon, medium 2 50
Coon, small ..1 .00
Mink, large .. 4 50
Mink, medium a 25
Mink, small ... .2 00
Muskrats, winter 65
Muskrats, fall ... 45
M uskrats, small fall . 30

Muskrats, Kitts
Skunk, No.
Skunk, No. 2
Skunk, No. 3 .
Skunk, No. 4
HONEY
A. G. Woodman’s Brand
7 ok., per dOK.
20 oz., per doz.
HORSE RADISH
Per doz....cinins
JELLY
51b. pails, per doz. ..
151b. palls, per pall ... .1 30
301b. pails, per pail ....2 50
Jiffy-Jell

Straight or Assorted
Per doz.. v

Per case, per 4 doz. .. 4 60
Eight Flavors: Raspberry,
Strawberry, Cherry, Lem-
on, Orange, Lime, Pine-
apple, Mint.
JELLY GLASSES
% pt. in bbls., per doz. 25
% pt. In bbls, per doz. 27
8 oz. capped in bbls.,
Per dOZ e

MAPLEINE
2 oz. bottles, per doz. 3 00
1 oz. bottles, per doz. 175
16 0z. bottles, per dz. 16 50
32 oz. bottles, per dz. 30 00

MINCE MEAT
Per ca3e ... 75

MOLASSES

New Orleans
Fancy Open Kettle 56
Choice 52
Good .

Stock .
Half ra
Red Hen, 230
Red Hen .29
Red Hen 2 80
Red Hen, ... 265
Uncle Ben, No. 2 _ 230
Uncle Ben, No. 2% .. 2 90
Uncle Ben, No. 5 .... 280
Uncle Ben, No. 10 .... 2 65
Ginger Cake, No. 2°.. 2 65
Ginger Cake, No. 2% 3 20
Ginger Cake. No. 5 .. 310

0. L. Open Kettle,
NO. 2% e 25
MUSTARD
% Ib. 6 Ib. box ..o 16
OLIVES
Bulk, 1 gal. kegs 1 20@1 30
Bulk, 2 gal. kegs 1 15@1 25
Bulk, 5 gal. kegs 1 05@1 15
Stuffed, 5 0z.. 110
Stuffed, 5 oz 115
Stuffed, 14 o 50
Pitted (not stuffed)
14 0Z.ociiiiiiiiiis
Manzanllla,
Lunch,
Lunch, 16 oz. .
Queen. Mammoth 19 m

5 00

PEANUT BUTTER
Bel-Car-Mo Brand

4 oz. 4 doz. in case ..3 60
7 0z. 2 doz. in case .. 2 90
8 0z. 2 doz. in case .. 330
18 o0z. 1 doz, in case .. 3 00
12 2 Ib. pails . 00
5 Ib. pails, 6in crate 550
10 Ib. palls .

15 Ib. pails

25 Ib. pails

50 Ib. tins

PETROLEUM’ PRODUCTS

Iron Barrels
Perfection 11.
Red Crown Gasoline .. 215
Gas Machine Gasoline 35.9
V M & P Naphtha 21.
Capitol Cylinder, Wood

P T P

Atlantic Red Engine,
Iron Bbls...coooiiin 21.9
i |

Bbls...
Polarine,
PICKLES
Medium
Barrels, 1,200 count 12 00
Half bbls,, 600 count 6 50
5 gallon kegs ... 2 60
Small
14 00
7 50
5 gallon kegs 2 80
Gherkins
Barrels ... 25 00
Half barrel 13 00
6 gallon_kegs 4 50
Sweet
Barrels .. 24 00
5 gallon ke .42
Half barrels 12 60

PIPES

Clay, No. 216, per box
Clay, T. D. full count
Cob, 3 doz. in box ..

PLAYING CARDS
No. 90 Steamboat ....
No. 808, Bicycle
Pennant

225
3 60

OTASH
2 dozZ.n. |

P
Babbitt’s,
PROVISIONS
Barreled Pork
Clear Back .. 52 00@53 00
Short Cut Clr 50 00@51 00
47 00@48 00
55 00@56 00

Be
Brlsket Clear

Pig i
Clear Famlly
Iy Salt Meats
& P Bellies 32 00@33 00
Lard
Pure in tierces ..29%@30
Compound Lard 24 @24%

80 Ib. tubs ...advance %
60 Ib. tubs .advance %
50 Ib. tubs ...advance %
20 Ib. pails ...advance %
10 Ib. pails ...advance %
5 Ib. pails ...advance 1
3 Ib. pails ...advance 1
Smoked Meats
Hams, 14-16 Ib. 28 @29
Hams, 16-18 Ib. 27 @28
Hams, 18-20 Ib. 26 @27
Ham, dried beef
SIS i 29 @30
California Hams 23 @23%
Picnic Boiled
31 @33
42
Minced Hams 20 @21
Bacon 37 @42
Sausages
Bologna .. .. 15
Liver ... .12
Frankfort w17
Pork .. 14@15
Veal v i
Tongue . 11
Headcheese 14

ef
25 00@27 00

Boneless

Rump, new 30 00@31 00
Pig’s Feet

% bbls 75

% bbls., 40 Ibs..
% bbls..
1 bbl.

Kits,
% bbls.,
% bbls.,

Hogs,
Beef,

) set
Beef, middles, set ..

Sheep ... 115@1 35
Uncolored Oleomar erlne2

Solid Dairy
Country Rolls__28 @29

Canned Meats
Corned Beef,
Corned Beef. 1 Ib.
Roast Beef. 2 Ib..
Roast Beef, 1 Ib..
Potted Meat, Ham

Flavor. %S .. 65
Potted Meat. Ham

Flavor. %S ..o 95
Deviled Meat, Ham

Flavor. %S ... 52
Deviled Meat, Ham

Flavor. %S .o 100
Potted Tongue. %s 55
Potted Tongue, %s 100

RICE
Fancy ...
Blue Rose
Broken
ROLLED OATS

Monarch, bbls........... 10 00
Rolled Avena. bbls. 10 25
Steel Cut, 100 Ib. sks. 5 10
Monarch, 90 Ib. sks. .. 4 90
Quaker. 18 Regular .. 175
Quaker, 20 Family 5 60

SALAD DRESSING
Columbia, % pint .... 2 25
Columbia. 1 pint ... 4 00
Durkee’s. large, 1 doz. 4 20
Durkee’s, small, 2 doz. 5 00
Snider’s, large. 1 do*. 2 40
Snider's, small, 2 doz. 1 45

SALERATUS

Packed 60 Ib3. in box.
Arm and Hammer 310
Wyandotte, 100 %s .. 3 00

SAL SODA

Granulated-, bbls........... 180

Granulated, 100 Ibs. cs. 1 90
Granulated, 36 pkgs. 1 80

SALT
Common Grades
100 3 Ib. sacks
70 4 Ib. sacks
60 5 Ib. sacks
28 10 Ib. sacks
56 Ib. sacks
28 Ib. sacks
W arsaw
56 Ib. sacks

26

28 Ib. dairy in drill bags 20
Solar Rock

sacks
Common

Granulated, Fine

Medium, Fine

56 Ib.

MICHIGAN

SALT FISH

Cod
Large, whole
Small, whole

Strips or bricks
Pollock

Standards,

Y. M., bbl

Standard,

Y. M. kegs

Herring

Med. Fat Split, 200 Ibs. 8 00
Laborador lit 200 Ib. 10 00
Norway, 4

, 200 lbs. 16 50
. 70

TRADESMAN

TABLE SAUCES

Halford, large .S
Halford, small . 226
TEA
Uncolored Japan
Medium 20@25
Choice g

Fancy

. 36@45
Basket-fired Med’m 28@30
Basket-fired Choice 35@37
Basket-fired Fancy 38@45

No. 1 Nibbs ........ g
Siftings, bulk ..".... 14
Siftings, 1 Ib. pkgs. @17
Gunpowder
Moyune, Medium 28@33
Moyune, Choice .. 35@40
Ping Suey, Medium 25@30
Ping Suey, Choice 35@40
Ping Suey, Fancy .. 45@50
Young Hyson
Choice 28030

Mackerel Fincy

Mess, 100 Ibs... 20 00 Oolong
Mess, 40 Ibs. . Formosa, Medium 25@26
Mess, 10 Ibs. Formosa, Choice 32@35
Mes3, 8 Ibs..... 85 Formosa, Fancy 50@60

“0- % lllgoltl)bs English Breakfast

NOA 17 10 IbS Congou, Medium .. 25@30
o K S Congou, Choice 30@35
100 Ib Lake Herring 400 Congou, Fancy 40@60
S Congou, Ex. Fancy 60@80

Ceylon
Pekoe, Medium .... 28@30
Dr. Pekoe, Choice ..30@35

Anl3e 35
Canary, Smyrna 11
Caraway ...oocoeeonnens 75
Cardomon, Malabar l 20
Celery 45
Hemp, Russian 7%
Mixed Bird .. 9
Mustard, white 22

Po .
Rape’ .

SHOE BLACKING

Handy Box, large 3 dz. 3 60
Handy Box small ..
Bixby’s Royal Polish 85
Miller’s Csrowun Polish 85
Scotch, in bladders 37
Maccaboy inJars ... 35
French Rapple in jars .. 43
SODA
Boxes 6%
Kegs, English 4%
SPICES
Whole Spices
Allspice, Jamaica ,.9@10
Allspice, Ig. Garden @11
Cloves, Zanzibar gSO
Cassia, Canton 20
Cassia, 5c pkg. doz. @35
Glnger African ___ @15
Ginger. Cochin 20
Mace. Penan .
Mixed, No.
Mixeg, No. i i
Mixed. 5c s. dz. 45
Nutmegs, yO—gO . %35
Nutmegs. 105-110 .. @30
Pepper, Black ... @
Pepper, White
Pepper, Cayenne @22
Paprlka Hungarian
Pure Ground In Bulk
Allspice. Jamaica @16
Cloves, Zanzibar 68
Cassia. Canton _ 32
Ginger, African __ @24
Mace. Penang 1 00
Nutmegs ... %36
Pepper. Black @30
Pepper, White ... 40
Pepper, Cayenne 30
Paprika, Hungarian @45
STARCH
Corn
Kingsford, 40 Ibs. .. 9%
Muzzy, 48 lib. pkgs. 9%
Kingsford
Silver Gloss. 40 lib. 9%
Gloss
Argo, 48 5c pkgs......... 2 40
Silver G103S, 16 31lbs. .. 9%
Silver Gloss, 12 61lbs. .. 9%
Muzzy
48 lib. packages 9%

16 31b.packages 9%

12 61b. gackages 9%
50 Ib. oxes 6%
SYRUPS
Corn
Ba 72
Ha 75

B

65
Blue Karo No. 22 dz. 330
Blue Karo

No. 2%, 2
4

Karo, dz. 355

Red Karo, N0.2% 2dz. 440
Red Karo, No. 51 dz. 425
Red Karo, No. 10 A)

[0 Lo 1SRN 00

. Pure Cane
Fair
Good .
Choice

Flowery O P. Fancy'/' 40@50

CIGARS

Peter Dornbos Brands
Dornbos Single

Binder ... 37 00
Dornbos, Perfectos .. 37 00
Dornbos, Bismarck 73 00
Allan D. Grant.
Allan D

Johnson Cigar Co.’s Brand

Dutch Masters Club 75 00
Dutch Masters, Ban 75 00
Dutch Masters, Inv. 75 00
Dutch Masters, Pan. 75 00
Dutch Master Grande 72 00
El Portana
Dutch Masters, 5c¢
S. C. W.
Gee Jay
Above four brands are
sold on following basis:
Less than 300 .. 37 00
300 assorted .. 36 00
2500 assorted .. 35 00
2% cash discount on all
purchases.
Worden Grocer Co. Brands
Boston Straight 00
Trans Michigan .37 50
C- P, Luvrir .37 50
Court Royal . .43 00
Hemmeters Cham-
iroquois .
La Azora Agreement 38 50
La Azora Bismarck ..70 00
Whaleback ..o 37 00
Worden’s Hand Made 36 00
- L.. .. 40 00
TWINE
Cotton. 3 ply
Cotton 4 ply
Jute, 2 ply "...
Hemp, 6 ply ..

Flax, medium .
Wool 100 Ib. bales.... 18
VINEGAR
W hite Wine, 40 grain 17
W hite Wine, 80 grain 22
W hite Wine, 100 grain 25

Oakland_Vinegar d& Pickle

Co.’s Brands

gi(hland apple cider
land apple cider ..
State Seal sugar.....

Blue

Ribbon Corn .. m

Oakland white plcklg
Packages free.

No. 0

Bushels
Bushels,
Market,
Market,
Splint,

Splint,

Splint,
Wi illow, Clothes,

.1
No. 2,
3

WICKING
, per gross...
, per gross .
per gross.
, per gros3 ..

WOODENWARE
Baskets
wide band

drop handle

'large
medium
small

Iarge

Willow, Clothes, small

Willow, Clothes, me'm

Butter Plates
val

% Ib., 250 in crate ...

% Ib., 250 in crate

1 1b., 2"0in crate

2 lb., 250in crate

3 Ib., 250in crate

51b., 250in crate ...

Wire End

1 1b., 250in crate ...

2 lb.,, 250in crate

3 Ib., 2"0in crate

5 1b.. 20 in crate

single handlen4

60
00

Churns

Barrel, 5 gal., each .. 2 40
Barrel, 10 gal., each .. 2 55

Clothes Pins

_ Round Head
4% inch, 5 gross .... 70
Cartons, No. 24, 24s, bxs. 75

Egg Crates and Fillers

Humpty Dumpty, 12 dz. 20
No. 1comp|ete 42

No. 2 complete

Case, medium, 12 sets'
Faucets

Cork lined, 3 in..

Cork lined, 9 in.

Cork lined. 10 in..

Mop Sticks
Trojan sprin
Eclipse patent spring
No. 1 common

0.
12lh. cotton mop heads
Palls

Galvanized
Galvanized
Galvanized

Toothpicks

Birch. 100 packages ..
Ideal

10 qt.
12 qt.
14 qt.
Fibre

Traps

Mouse, wood, 2 hoels ..
Mouse, wood, 4 holes ..

. Galvanized
. Galvanized
. Galvanized

5 holes

Mouse, tin,
Rat, woo_d
Rat, spring

Tubs
No. 1 Fibre

RN SNENN
~
o

35
130

35
135
1
1 75

3
375
4

[$3]
a
o

No. 2 Fibre
No. 3 Fibre
Large Galvanized .12 00
Medium Galvanized 10 25
Small Galvanized 925
W ashboards
Banner, Globe 76
Brass, Single 75
Glass, Single 00

Double Peerless
Single Peerless
Northern Queen

ORI
N
ol

Good Enough 65
Universal 00
Wood Bowls
13 in. Butter 190
15 in. Butter 7 00
17 in. Butter 8 00
19 in. Butter .. 11 00

WRAPPING PAPER

Fibre Manila, white ..
Fibre, Manila, colored
No. 1 Manila ...
Butchers' Manila
Kraft

Wax Bu t
Wax Butter, full c’nt
Parchm’t Butter, rolls

YEAST CAKE

Magic, 3 doz
Sunllght 3 doz
Sunlight, 1% d
Yeast Foam, 3 doz
Yeast Foam, 1% doz.

Window Cleaners

SOAP

Lautz Bros, & Co.
Acme, 100 cakes ...
Big M aster, 100 block3
Climax
Lautz Na
Queen W
Oak Leaf ...

Queen Anne

6%

=
B&

5
4
5
4 50
5
5

Proctor 4k éamble Co.

Swift 4k Company
Swift’s Pride ...
W hite Laundry
Wool, 6 oz. bars ..
Wool, 10 oz. bars ....

Tradesman Compan
Black Hawk, one box
Black Hawk, five bxs
Black Hawk, ten bxs

Box contains 72 cake
is a most- remarkable
and grease remover,
out injury to the skin.

Scouring Powders

Sapolio, gross lots ..
Sapolio, half gro. lots
Sapolio, single boxes
Sapolio, hand ...

ueen Anne, 30 s
ueen Anne 60 cans
Snow Maid, 30 cans ..
Snow Maid. 60 cans ..

y
375
370
3 65

s. It
dirt

with-

5
85
4
4
8

(=}

sl=la)

9
4
2
2
1
3 60
1
3

29
Soap Powders
Johnson’s Fine, 48 2 3 25
Johnson’s XXX 100 5¢ 4 40
Rub-No-More 4 50
Nine O’Clock .. . 38
Lautz Naphtha, 60s .. 2 55
Queen Anne, 60s 3 00
Old Dutch Cleansef,
100s . 360
Oak Leaf, 100s 4 25
Oak Leaf, 24s 5 00
Washlng Powders
Snow Boy, 100 pkgs. 5 00
Snow Boy, 60 pkgs. .. 3 00
Snow Boy, 48 pkgs. .. 4 80
Snow Boy, 24 pkgs. .. 4 25
Snow Boy, 20 pkgs. .. 475
Price Current
ARCTIC
EVAPORATED MILK
Tall s 6 00
Baby 425

Manufactured by Grand
Ledge Milk Co.

Sold by all jobbers and
National ‘Grocer Co., Grand
Rapids.

BAKING POWDER
K C

Doz.
10c, 4 doz. in case .... 95
15c, 4 doz. in case .... 140
25¢c, 4 doz. in case .... 235
50c, 2 doz. plain top 4 50
80c, 1 doz. plain top 7 00
10 Ib. % dz., plain top 14 00

K C Bakmg Powder _is
%uaranteed to comply with

LL Pure Food Laws, both
State and National.

Royal

100
146
2 00
2 55
8 9%
4 95
23 70

10c size ...

%Ib. cans

6 0z. cans

%lb. cans

%Ilb. cans

M lib. cans ..
IUUE 51b. cans

AXLE GREASE

X

MICA .
65
&

1 Ib. boxes, per gross 9 90
3 Ib. boxes, per gross 26 10

CHARCOAL

Car lots or local shipments™*
bulk or sacked in paper or,v
Jute Poultry and 'stock,.

charcoal.
JdaaMia

¥Sueces*»/. toM,0. DEWE& {60.

THE ONLY
5¢c CLEANSER

(

Kitchen
*UENZfR

IEAE]

A SPUBS-POUSHA
n

Guaranteed to equal the best 10c
kinds. 80 can cases 33.20 per case.

Morton’s Salt
Per case, 24 2 Ibs..........
Five case iota
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THE SUGAR SHORTAGE.
(Continue«! From I’age 3)
urade before “his committee that Mr
Rolph endeavored to benefit the Ca’i-
fornia refinery cl which he was mana-
ger by this 34 cent increase in Cuban
price. Mr. Rolph did not fix the price.
It does raise the price to the Hawaiian
farmer about that amount. It does not
raise the profit of the California refin-
ery because their charge for refining is,
like all other refiners, limited to $1.30
per hundred pounds, plus the freight
differential on the established custom
of the trade. Mr. Rolph has not one
penny' of interest in that refinery. In
any event, by the voluntary limitation
of the California Refinery sugar price
to the $7.25 level three months before
it came into force on the Atlantic Sea-
board in order that we might have a
universal price west of the Ohio, Mr.
Rolph has penalized the company of
which he was manager over $700,000
under w-hat it might justly have stood
out for. That is equal treatment with
the Atlantic refineries. He has done
distinguished service for the American

people.

I submit herewith a statement of our
views as to the sugar supplies for our-
selves and the Allies next year. You
will observe that it entails the trans-
port of 250.000 tons of sugar for the
Allies from Java, if the American pub-
lic is to have its normal supply. Such
transport will diminish our abi’ity to
send soldiers to France by 200.000 men.
If, however, the American pubiic will
diminish their consumption by 10 to 15
per cent, or if the Cuban crops are
larger than we anticipate, this disaster
of transport necessity can be averted.

Herbert Hoover.

Pickings Picked Up in the Windy City

Chicago, Jan. 15—The city for the
past week has been tied up completely
on account of heavy snhowstorms.
Transportation has been at a premium.
It has been almost impossible to even
travel from one side of the city to the
other. Old settlers state that they never
have seen the likes of same before. The
city’s public works has been unable to
clean the streets—something that is
unusual for Chicago. The condition
was so bad that the public was obliged
to get their snow shovels, organize in
their immediate neighborhood and shov-
el out street after street. It was a com-
mon sight to see. not only hundreds, but
thousands of people throughout the city-
doing their bit, and E(ust when every-
thing was about back to normal, the
city was visited by another blizzard,
which gave the city a setback which it
will take weeks to” overcome. Between
the railroads, the city and transportation
lines, labor was at a premium, some of
the shovelers receiving as much as $1.50
per hour; in addition to this, being serv-
ed with hot coffee and sandwiches.
Some of the boys at the front cou’d
have gotten a great deal of experience
in trench digging by watching the peo-
ple at home digging themselves out of
the snow.

The fuel situation in Chicago at the
present time is very serious, owing to
the heavy storms and lack of transpor-
tation. Conditions have been so bad
that all of the coal dealers notified their
drivers on arrival at their destination of
a load of coal to investigate the base-
ment or the receptable where coal is
kept, and if they thought the supply
would last another week, to call the
office and receive orders to deliver same
to a consumer in that section; also they
were instructed that if the snow was
not cleaned so as to let them drive di-
rectly to the chute or coal box, to dump

MICHIGAN

same in the alley and drive away. This
show’s the people what Chicago is up
against.

The Patriotic Food Show’ being held
at the Coliseum and the first of its kind
in the country has been overly crowded,
“eijardless of the condition of traffic.
This exposition has received more pub-
licity than any show’ held at the Coli-
seum for some time.

Real estate in Chicago has not been
much to speak of for the past week, ow-
ing to weather conditions.

Owing to the streets being blockaded
with snow last Tuesday, Jan. 8, four
of Chicago’s firemen [ost their lives
when the front part of a moving picture
theater collaﬂsed. The snow was piled
so high on the walks that there was no
escape for these men. ]

Bobby McLean, America’s champion
ice skater, still retains the title by beat-
ing all comers to the Chicago Arena on
the 6th of January, 1918,

People in Chicago did not seem to
take kindly to the lady mail carriers.
Out of the fifteen given a trial not one
of them stuck to the job.

Most all dealers whom the writer has
had the pleasure of calling on through-
out the city reports business starting off
verv brisk’ Charles W. Reattoir.

Simplification of the Mackinaw Lines.

Milwaukee. Jan. 14—It may be of
enterest to manufacturers who” are not
members of the National Association
of Garment Manufacturers and to all
retailers to know’ that after several
conferences with the Council of Na-
tional Defense, the follow’ing recom-
mendations made_ by the Mackinaw’
Group of the National Association of
Garment Manufacturers, were approv-

ed by’ the Economy- Board of the
Council of National Defense:
1 That Mackinaw lines for the

fall of 1918 be_limited to two basic
models, one with Koke in back and
one with plain bac

2. That the manufacture of both
full and semi Norfolks be discontin-

ued.

3. That all front %/okes be omitted,
but that the straight back yoke be
retained.

4. That the front lap do not ex-
ceed six inches in width. .

. That four plain pockets, with
flaps, if desired, be permitted, but
that neither bellow’s, plaited, skate or
other fancy pockets be used.

6. That no adornments to the back
be permitted.

7. That belts not over three inches
wide be permitted on wholly unlined
mackinaws, not more than thirty-six
niches long in men’s sizes nor thirty-
two inches long in boys’ sizes and
that all garments more than thirty-
six inches long in men’s sizes and
thirty-two inches long in boys’ sizes,
shall' be constructed according to the
schedules recommended for the cloth-
ing industry.

8 That all real cuffs be eliminated,
but that false cuffs and sleeve tabs
be permitted. . .

9. That the maximum width for
collars be six inches.

. That swatches shall
ceed 9 x 13 inches in size.
Alfred Morawetz,

President Mackinaw Group. Nation-
al Association of Garment Manufac-
turers.

not ex-

Aint It?

“Gentlemen of the jury,” erupted
the attorney for the plaintiff, ad-
dressing the twelve Georgia peers
who were sitting in judgment in a
damage suit against a corporation
for killing a mule, “if the train had
been running as slow as it should
have been ran, if the bell had been
rang as it outer have been rang, or
the whistle had been blown as it
should have been blew, none of which
was did, the mule would not have
been injured when it was killed.”

TRADESMAN January 16, 191a

Why Not Place Your
Business on a

Cash Basis?

Any merchant who is on the lookout for something that will
take the place of the long-time charge accounts he is forced to
maintain with the customers, should investigate the merits of the
ECONOMIC COUPON BOOK.

With a pass book in the hands of the customer and with
a mental reservation on the part of the merchant to give the cus-
tomer $5 credit, he is soon in debt to the merchant to the extent
of $25 or $30, but with a coupon book it is different.
tomer gives the merchant a note for $5 and he can not get more
than $5 worth of goods from the store without making a new

deal.

The cus-

In the meantime, his note is bearing interest, which, of
course, is not the case with a book account.

The coupon book prevents disputes, saves book-keeping,
gives the merchant an interest income on his accounts and limits
credits to the point established by the merchant* In other words,
the merchant is

Master Instead of
Servant

You can make no mistake in adopting the coupon book
system, because it will place a business on a cash basis and enable
the merchant to discount his bills and hold his head up like a
man among men.

These books are made in six denominations—$1, $2, $3, $5,
$J0, $20.

All our coupon books are sold on the same list, any denom-
ination or assorted, as follows;

50 Books
JOO Books
500 Books
J,000 Books

We prepay transportation charges where remittance ac-
companies order.

Tradesman Company
Grand Rapids, Mich.



JL*

January 16, 1918

MICHIGAN

TRADESMAN 31

BUSINESS-WANTS DEPARTMENT

Advertisements inserted under this head for three cents a word the first insertion and two cents a word for each subsequent

continuous insertion.

BUBINESS CHANCES.

Experienced Traveling
Salesman Wanted

Man familiar with men’s fur-
ishings, notions, etc., to call on
general store and clothing trade
in Western Michigan. Give full
details as to experience, etc., in
letter. W. J. Harris care of
Symons Bros. & Company, Sagi-
naw, Michigan.

Salesmen wanted to carry woolen yarns
as a side line in any territory. Samples
weigh 6 o0z. Euclid® Art Manufacturin
Co., 2042 East Fourth St.,, Cleveland,
Ohio. 516

For Sale—Oil Lease, Towanda Field,
Butler Co.. Kansas lands for merchandise.
Address L. B. 448, Sterling, Kansas.

512

Drug and grocery store in northern
village where rail and water meet. Owner

having changed other real estate here
for western farm, will sell store. ~Good
for party wishing drug store with no
competition. No. 513,

care Tradesman.
513

For Sale—Drug stock and fixtures at
less than half price if taken soon. In-
ventories $2,000. Address R. Eckerman,
132 Pine St., Muskegon, Michigan. 501

'For Sale—Stock of dry goods and fur-
nishings in new growing district in De-

troit. ~ Stock and  fixtures invoice $3,000.
Reason for selling, owner has other in-
terests to look_after. Address No.

514,

care Michigan Tradesman. 514
For Sale—Owing to the death of my
husband and wishing to engage in some
other work. | offer for sale mX/ store
buildin]q and fixtures. One 24x 48 with
seven living rooms above. One addition
18 x 30, two full basements; furnace heat-
ed; electric and ga3 lighted. Lot 50 x 150.
Barn and henhouse on same. Good gar-
well fenced. One of the best
locations in city. Best of schools and
churches. A sacrifice for a quick sale.
A big bargain for someone. Address or

den soil;

call on Mrs. Theodore Thompson, 812
Wood St., Cadillac, Michigan. 515
For Sale—199-acre stock and grain
farm. Good buildings. All fenced. Will
take some property in part payment;
balance easy terms. Southern Michigan.
Wm. Wallace, 1419 Forres Ave., St
Joseph, Mich. 481

Wanted—Men or women with $35 cash
for one-half interest in Home business

plan agency, $5 to $15 per week. Open-
ings in Detroit, Jackson, Flint, Grand
Rapids, Toledo, Port Huron, Battle

Creek, Pontiac, Saginaw, Bay City. Lock
Box 97, Dexter, Michigan. 500

For Sale—Drug stock and fixtures at
half price if taken soon. Inventories
$2,000. Address R. Eckerman, 132 Pine
street, Muskegon, Michigan. 501

W anted—Strictly dry hardwood” pine,
Foplar, hemlock or spruce sawdust, car-
oad lots, will pay cash with order. J. C.
Maloney, Swissvale, Pennsylvania. 505

For Sale—General store stock located
at Butternut, Michigan. Good live farm-
ing community. Good reasons for selling.
H. J. Campbell, Butternut, Mich. 492

W anted—Buyers for farms, city prop-
erties and business enterprises.” State

wants. Sales and ex_char\mleres made every-
where. Geo. E. Hill, alnut, Kansas.

497
For Sale—Four very desirable sheep
ranches, located in~ Mecosta county,
ranging from 1400 to 3500 acres each.
Good soil, and all fenced in. Some have
elegant Iimprovements. Might consider

first class stock of merchandise as part

payment. Harry Thomasma, Grand Rap-
ids Savings Bank Bldg., Grand Rasplds,
Michigan. 08

For Sale—Canning factory in Branch
county, equipped for canning corn, toma-
toes, apples, etc. Capacity ten thousand
cans of corn per dag. Good location,
plenty of help. No_ better section for
sweet corn in Michigan. Will sell very
cheap if taken soon. John Travis, Union
City, Michigan. 509

Collections.

We collect anywhere. Send for our
"No Collection, No Charge” offer. Arrow
Mercantile = Service, Murray Building,
Grand Rapids, Michigan. 390

Cash Buyer of clothing, shoes, dry
goods, furnishings and carpets. Parts or

entire stocks. ~ Charles

Goldstone,
Gratiot Avenue, Detroit, 40

339
Mich. 7

Will pay cash for whole or part stocks
of merchandise. Louis Levinsohn, Sag-
inaw, Michigan. 757

Cash Registers—We offer exceptional
bargains in rebuilt National or American
Cash Registers. Will exchange your old
machine.  Supplies for all makes always
on hand. Repair department in connec-
tion. Write for information. The J. C.
Vogt Sales Co., 215 So. Washinbton Ave.,
Saginaw, Michigan. 835

Merchants Please Take Noticel We
have clients of grocery stocks, general
stocks, dre(/ goods stocks, hardware stocks,
drug stocks. We have on our list also a
few good farms to exchange for such
stocks. Also city property. If you wish
to sell or exchange your business write
us. G. R. Business xchang’\e}l, 540 House-
man Bldg., Grand Rapids, ich. 859

For Sale—Having decided to quit busi-
ness | will sell at a liberal discount all
or any part of my drug stock consisting
of drugs, sundries, patent medicines,
Nyal line, stationery, wall paper, window
shades, furniture and fixtures, consist-
ing of McCourt label cabinet, safe,
counter balances, prescription balances,
post card rack, shelf bottles, National
cash register, desk and floor cases, etc.
Theo. G. DePeel, Onondaga, Mich. 475

For Sale—Good clean stock of general
merchandise in country town of Southern
Minnesota. ~ Will invoice about $9,000.

Doing big business. Can give good rea-
son for selling. Address No. 447, care
Michigan Tradesman. 447
Safes Opened—W. L. Slocum, safe ex-
ert and locksmith. 128 Ann St.,, N. E.,
rand Rapids, Michigan. 104
Cash Buyers of clothing, shoes, dry

goods and furnishings. Parts or entire
stocks. H. Price, 194 Forrest Ave. East,
Detroit. 678

POSITION WANTED.

Position Wanted—Young married man.
Employed as general manager gent’s
clothing and furnishings. ~Also decorator.
Good reasons for changln,\?A Can take
position at once. Address No. 510, Michi-
gan Tradesman. 510

HELP WANTED.

Salesman Wanted—Experienced spe-
cialty man. Must have good references
and "be willing to furnish $300 bond.
Salary and commission. Will call on
established trade, general stores and
grocery stores. Address the Moore Com-
pany, Temperance, Michigan. 502

SEE NEXT PAGE.

Advertisements received too late to run
on this page appear on the following
page.

Mr. Flour Merchant:

You can own and control your
flour trade. Make each clerk a sales-
man instead of an order taker.

Write us today
for exclusive
1 sale proposition
covering your
market for

PuriyPdien
Flour
We mill strictly
choice Michigan
W heat properly
blended to pro-
duce a satisfac-
tory all-purpose
family flour.
GRAND RAPIDS GRAIN & MILLING COMPANY.

GRAND RAPIDS, MICH.
The Sack that keeps (he flour IN and the dirt OUT«

No charge less than 25 cents.

Cash must accompany all orders.

PEANUT BUTTER

CAN BE COMPARED TO COFFEE
AS TO QUALITY

Don’t be fooled by price. Buy where quality
comes first. Buy Jersey Peanut Butter and
notice the difference in taste. Order from
your jobber today.

Perkins Brothers, Inc. Bay City, Michigan

Great 30 Day Offer

MR. MERCHANT, For 30 days from date we will pay for
all advertising connected with our sales.

THINK 1T OVER, And act quick as we can handle only a
few within this space of time.

sUccCEss IS a certainty. That is why we can afford to
make this big generous offer.

_If you need money—if you want to do a greater
business—uwrite, wire or phone today.

JOHN L. LYNCH SALES CO.
28 lonia Ave» S, W. Grand Rapids, Michigan

Economic
Coupon Books

They save time and expense
They prevent disputes
They put credit transactions on cash basis

Free samples on application

Tradesman Company
Grand Rapids, Mich.
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WHAT IS YOUR MEASURE?

In these strenuous times, when every
one must do his full duty to himself,
his family, his employer and his coun-
try, the man who idles away his time
or indulges in visiting during busi-
ness hours is a THIEF—meaner than
a till tapper or a highwayman, be-
cause he betrays the confidence re-
posed in him by his employer as well
as destroys his own self respect.
This is no time to mince words or
make excuses. We are in the midst
of the greatest crisis which ever con-
fronted any nation. The man who
shirks his full duty in this emergency
by failing to make proper use of the
time for which he is paid writes him-
self down as a sneak and coward.

LIVE WITHIN YOUR INCOME.

The Saturday Evening Post has a
story about a poor devil who, upon
returning to New York after a year’s
absence, found his business all shot
to pieces, and a profit of $15,000 a
year completely knocked out. He was
in a horrible dilemma. All that he
had left to live on was a paltry $25,000
per year.

Laugh if you want to, but to him
it was a real tragedy, because he had
been living right up to his income.

And that story illustrates one phase
of the war situation which will do the
people of this country a great deal of
good. From the highest to the low#
est, we have been living up to our in-
comes—most of us. And when hard
times come, WE must readjust our-
selves to them. The man with $100,-
000 a year and the man who is sup-
porting a wife, two children and a
ford on $125 a month are all the same
boat.

And now labor shows signs of get-
ting into the same condition. Certain
classes of labor is being overpaid.
And, in many instances, the money
does them more harm than good.
Like the man of the Post story, they
spend what they get. regardless of the
fact that conditions will not always
remain as they are to-day. and that
they will not always receive the wages
that they do now. When buildings
are scarce, rents go up. When there
are many vacancies, they go down.
The same applies to everything—even
labor. The law of supply and demand
will always rule. It is responsible
for the high wages in some classes
of work now. It will be responsible
for low wages at the end of the war.
No matter how strong the unions,
they cannot keep wages up when it
it not in the business. They can
boost them now, because their em-
ployers can pay them. But later it
will be different.

The Government should right now
begin a campaign of education. The
laborer who continues to live now as
he did before can provide for his fu-
ture before the bubble bursts.

NEEDED LEGISLATION.

A bill will be introduced at this ses-
sion of Congress to compel aliens to
take out their first papers, thus making
them eligible for military service, or
get out of the country.

It should pass.

One of the most bitter complaints
which the soldiers and sailors have is
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that the good jobs which they gave up
are held by aliens. While they are fight-
ing for their country, these aliens, who
are doing nothing, and have done noth-
ing, for the good of the country are
profiting by the war. They are making
more money than ever before in their
lives.
The proposed law will be fair to all.

The End of a Hoover Day.

| have come to the end of a meatless day,
And peacefully lying in bed,
M)I/_ thoughts revert in a musin
o the food which to-day I’ve beenfed.
When | think of the cheese and the beans
and fish
And oysters I've had to eat,
I've no regrets for the “good old days"—
I really don’t miss the meat!

| have come to the end of a wheatless

ay, . .
| have eaten no cookies or pie,

| have had no bread that was made
with wheat,
It was made out of corn or rye;
And | liked it so well, that when war is

past, .
And a glorious victory won,
1I’ll keeF on observing wneatless days
And I'll eat corn pone for fun!
W. S. Wheeler.

There are two problems of supreme
importance confronting the people of
the United States to-day. The first is to
win the war; the second is to lay the
foundations of peace. These two can-
not be separated in our thought. They
are inextricably bound together in their
purposes, which are to preserve democ-
tacy, and the material and spiritual ben-
efits which we believe inhere in the prin-
ciples thereof. To win this war we
must use to the best possible advantage
all the legitimate means at our disposal.
The means at our disposal are practical-
ly inexhaustible. Men, materials, ener-
gy, confidence—we have these in abun-
dance. We still lack a nation-wide
comprehension of where our best ad-
vantage lies. It is in unity and co-
operation. As the armies of the Allies
are being brought under the direction
of a supreme head so must all our re-
sources and efforts be brought under the
domination of one supreme idea. We
must avail ourselves of every element
of material and moral strength in that
we possess, and concentrate them upon
the attainment of victory. Manifestly,
then, the finances of the Nation must
be as solid as a rock, for they are the
foundation of our military and economic
strength in this crisis. They must be
adequately and competently conserved,
as well as instantly responsive to every
essential demand. They must be so
disposed as to absorb easily the daily
strain put upon them because of war
conditions. They must be prepared to
withstand the shock of extraordinary
r’fmands. as troops not only hold the
line, but also oppose their strength
whenever the enemy makes a special
drive. They must be ready to develop
a drive on their own behalf when that
shall appear necessary.

BUSINESS CHANCES.

Gone To War—At Harbor Springs,
Michigan, the Emmet House for rent,
furnished. Good summer business. Fine

location. Write H. E. Cartwright, Har-
bor_Springsi_M_icmgaru____ 517
To Exchange—For stock of merchan-
dise two modern new seven-room houses
side by side on paved street in Pontiac,
Michigan. Double garage, but three
blocks from Oakland automobile factory.
Present rental pays 8% net on invest-
ment. H. A. Cone, Farmington, Mich%ﬂ.

For Sale—Established Laundry, good
business. 12,000 population. No other
laundry.

Box 612, Mulberry, Kamsalgz19
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In Its Thirty-Fifth Year

The MICHIGAN TRADESMAN is the only
trade journal in the world which has been pub-
lished thirty-five consecutive years without change
of ownership, editorship or business management.

The Tradesman in its editorials gives a sur-
vey of the more significant events of the week,
the world over, and, with a vigorous and untram-
melled style, deals with persons, events and meas-
ures in the public eye.

Under the editorial direction of E. A. Stowe,
assisted by a strong corpseof contributors, the
Tradesman is worthy of its name. It truly repre-
sents the best thought and the highest ideals of
America. During the thirty-five years of its ex-
istence the Tradesman has been influential because
of its editorial strength, the high quality of its
readers and their ability to bring its conclusii ns to
bear upon the actual problems of business, politics,
sociology and economics.

To be a regular reader of the Tradesman is in
itself a proof of culture, clear thioking on public
questions and a desire for the best in merchandis-
ing, commerce, finance, literature, scholarship and
the intellectual side of life.

If your standards and ideals are similar to
those of the Tradesman, you ought to beloDg to our

select and constantly expanding family of readers.

Send for a sample copy.

Tradesman Company
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