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Ceresota
Flour

Always Uniformly Good

Made from Spring Wheat at 
Minneapolis, Minn.

Judson Grocer Company
T he Pure Foods H ouse

Distributors
GRAND RAPIDS, MICHIGAN

PINE TREE
B R AN D

T im othy Seed
AN EX TR A  

R E C LE A N E D  AND 
P U R E S E E D  

AT
M O D ER A TE C O S T

D E A LE R S  
W R IT E  FOR  

SA M P LE, T E S T  
AND P R IC E

T he Albert D ickinson Co
SEED MERCHANTS

Established 1855
CHICAGO MINNEAPOLIS

IT STANDS ALONE

Three Sure Winners

We are now packing NEW CROP 
Pure New Orleans Molasses in 
the same standard size cans, full 
weight. Ypu can also have the 
same in barrels and half barrels.

Oelerich & Berry Co.
Packers of “Red Hen,”

NEW ORLEANS CHICAGO
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GIVE US THE SUGAR CARD.
Grocers want every family to have 

a sugar card, so that their efforts for 
food conservation may count 100 per 
cent.

They want to prevent the selfish, 
extravagant, wasteful and unpatriotic 
person from getting more than an 
equitable share of the limited quanti
ty of sugar available.

They want to avoid the scramble 
for sugar whenever a supply is receiv
ed.

They want to save paper sacks, 
twine and labor by selling each per
son the largest amount of sugar he 
is entitled to when enough sugar is 
on hand.

They want to know that the person 
or family whom they regularly supply 
with sugar is not also getting sugar 
from other stores at the same time.

They want it fixed so that those 
who buy or use far less than their 
allotment now can have a surplus 
for the canning season.

They do not want to drive away a 
prospective customer by refusing to 
sell him sugar. To say: "W e can 
only furnish our regular customers,” 
is the same as saying, “You arc hot 
our customer and we are not seeking 
your trade.”

They do not want to have to keep 
a record of every sale of one, two or 
more pounds of sugar and he obliged 
to refer to it frequently to see if cer
tain ones come oftener than once a 
week for their allowance.

If a trustw orthy customer says, "I 
have heretofore bought my sugar the 
first of the week, but if you will sell 
me some to-night (Saturday), I will 
not ask for any next week.” They 
want to accommodate him or her 
without violating food regulations.

They know that the present method 
is a check only on honest, economical, 
patriotic people—the very ones who 
do not need to be restrained, watched, 
cautioned or urged to save the help. 
The self-denial of these people re
sults in more sugar for those who 
scramble for it, instead of all they 
save going where it is most needed. 
This is discouraging to patriots.

If it were possible to transfer at 
once into the category of wholly es
sential industry the capital tied up in 
the production of luxuries, the case

for “business as usual” would not 
have a leg to stand on. Automobile 
makers have directed their attention 
to army trucks and tractors and gun 
parts. A great camera concern is 
making apparatus for photographing 
the German trenches from American 
aeroplanes. I t is not so easy to see 
where jewelers, piano-makers, phono
graph manufacturers, theatrical pro
ducers, makers of pottery, furniture, 
books, silk cravats, and a thousand 
articles that go to grace civilian life, 
lit into the scheme of things military. 
To their plea that 10 cents out of ev
ery dollar they receive goes to the 
Government in taxes, it has been re
plied that the whole dollar might have 
gone into the Treasury in exchange 
for war bonds. Their defence would 
have been better grounded if they had 
based it on the fact that they are a 
large part—how large it might startle 
most of us to know—of the country’s 
industrial and financial mechanism, 
which must suffer as a whole if any 
part is too roughly handled.

When we speak of the abolition of 
secret diplomacy as one of the essential 
conditions of future world peace, it is 
not on the mere mechanism of the old 
diplomacy we must fix our minds. There 
will never be a time when the ideal of 
open diplomacy will be realized in the 
sense of every move by every minister 
and diplomatic agent being made in the 
unequivocal light of day. Let it be re
called that at Brest-Litoysk there have 
been charges and counter-charges of 
underhand dealing. The chief of the 
Bolshevik delegation has been accused 
bv the other side of giving to the Petro- 
g: ad press a speech which purported to 
have been delivered at Berst-Litosk, but 
which was never spoken there. The 
basic idea of open diplomacy is that the 
wire-pullings of the diplomats must not 
hind the peoples. It has taken the trag
edy of war to sap the tradition that a 
naton is committed by the secret opera
tions of its diplomatic agents, no matter 
how summarily the diplomat’s tricks, 
would have been rejected by the people 
if they had been known. Open diplo
macy will be established when national 
policy is emancipated from the tyranny 
of the fait accompli. And, on the other 
hand, when the power of attorney has 
been wrested by public opinion from the 
hands of the diplomats, the latter will 
have no temptation to go on filling in 
blank checks against the welfare and 
the honor of the peoples.

W hen the University of the W orld 
confers its degrees, the recipient gen
erally gets his diploma in the form of 
a check book.

A passion for misleading advertis
ing is often carried by a man to his 
tombstone.

CANNED GOODS SITUATION.
Indications appear to be that job

bers are taking a little more interest 
in the canned goods market with a 
view to replenishing supplies. It is 
well known that many lines certainly 
need replenishing, and it is equally a 
fact that jobbers cannot go on indefi
nitely without further purchases. 
Transportation has been the big prob
lem and will continue to be. but there 
is a little more optimism displayed in 
the hope that the measures that are 
being taken to relieve the freight con
gestion will be successful and, further
more. that the right of way for food 
products will be a fact as well as a 
theory. Consequently there has been 
some buying by jobbers here, and the 
goods have been started with a little 
prayer that they would eventually ar
rive. In the meantime goods are get
ting in every once in a while, but, as 
one jo! her said, “W hen we do get 
an arrival notice nowadays the ship
ment is so old that we have long 
since ceased expecting it and are 
obliged to hunt u pour records to see 
whether it really does belong to us 
after all.”

Mr. Hoover’s statement of the food 
situation, backed up by that of Lord 
Rhondda, gives the people of this coun
try to understand that they will have 
to make certain sacrifices in order to 
meet the necessities of the Allies. Even 
before our Food Administrator obtains 
increased powers of regulation a great 
agitation should lie inaugurated for 
greater economy on all hands and great
er willingness voluntarily to obey the 
few rules of economy laid down from 
Washington. Not all public eating places 
observe meatless and wheatless days and 
not all households. The garbage can 
still proves that other nations would be 
able to live on what we daily throw 
away. A sense for the value of every 
crust of bread should be cultivated in 
young and old, in every home and every 
public eating establishment. It is much 
easier to sweep a half loaf of wheat 
bread into the garbage can than it is to 
grow the wheat that makes that half 
loaf of bread. As yet we have not, our
selves. suffered for want of bread, and 
it is to be hoped we shall not during 
the course of this war. But in Europe 
there are thousands of men and women 
and children who view a crust with 
eager eyes and to whom it is an article 
of real value. It should be brought 
heme to every American that it is crim
inal to disobey Mr. Hoover’s food regu
lations and equally so to waste food.

In a time of plans for a closer union 
of nations, a reunion of the parts of 
churches split by our Civil War would 
not seem over-difficult. Slavery is dead, 
t easons the disinterested layman, what 
is to hinder a healing of the breach?

Unfortunately, while slavery is dead the 
negro question is still very much alive. 
As Bishop Hamilton points out in the 
Christian Advocate, there is even a 
parallel with conditions before the war, 
in an attempt by “some brethren” in the 
Methodist Episcopal Church, North, to 
strike a blow at the ecclesiastical equal
ity that the Northern negro has enjoyed, 
for the sake of reconciling “certain 
brethren in tile South, who would nul
lity the Declaration of Indepedence and 
the Constitution of the United States.” 
This manceuver, worthy of Stephen A. 
Douglas, is defended as being good for 
the negroes themselves, who may thus 
develop their own culture. In reality 
"it is in the interest of a comfortable 
indulgence of traditional prejudice.” 
Other churches, as the Presbyterian, find 
that they have grown apart in the two 
sections since 1800 in theology, so that, 
with the best will in the world, the way 
to unity does not appear.

The lottery element in the sale of 
government bonds was for a long time 
characteristic of French financiering, 
but never has been regarded with favor 
in England, and in this country the G o v 

ernment could not adopt such a device 
inasmuch as lotteries conducted by in
dividuals or companies are unlawful. It 
has been tried privately in London in 
the sale of British issues by two depart
ment stores, certain bonds designated 
bv numbers calling for premiums from 
$£.500 down to $5. The experiment was 
a success, $25,000,000 of bonds being 
sold over a period of several weeks. The 
ouestion of adoption of this plan by the 
British government has been discussed 
by a parliamentary committee, which re
ports aganst it “until further efforts 
have been made to make the present 
issue more attractive.” It is naively stat
ed in the dispatch that the committee
men individually arc in favor of the 
scheme but officially against it. which 
means that they do not favor a public 
approval of. gambling. One naturally 
raises the question whether the discus
sion of the plans means that the Govern
ment is having serious difficulty in mar
keting its obligations in the ordinary- 
way.

A person never acquires that in
definable something known as charm, 
until he can learn to forget hints If: 
And he seldom accomplishes the big 
things of life until he has learned to 
live in his work and eliminate himseL 
from the equation.

The m ortuary test of business is to 
see whether a man is alive to new 
ideas. If not. the undertaker is in 
waiting.

Use your window displays to ad
vertise and sell goods rather than 
to advertise your cleverness as a de
veloper of window stunts.
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IMPROVING FARM LIFE.

Ways of Making It Much More At
tractive.

W ritte n  fo r th e  T rad esm an .
That life on the farm is healthful, 

profitable and independent everybody 
concedes, but the loneliness of it seems 
to make it unattractive, if not intoler
able, for certain temperaments.

The air of the countryside is pure 
and invigorating, work in the open gives 
one a zest for his meals, one’s sleep is 
deep and refreshing after a day’s work 
in the field, and, averaging one day after 
another, the gainfulness of work in the 
country is far and away ahead of work 
of a similar grade in the city.

But there’s a pull to the city which 
appeals to people. There are the bril
liantly illuminated shop windows with 
their attractive things to wear, the var
ied places of amusement full of light 
and gayety at night, the never-ending 
scenarios of the street by day and night, 
the confessedly superior educational and 
social opportunities, and the one big 
chance in a thousand which the name
less individual ever has of emerging 
from the dead level of mediocrity and 
gaining name and fame.

Forty-seven years ago more than 90 
pet cent, of our people resided in the 
rural districts. To-day more than fifty 
per cent, of them are crowded into cities. 
And there you have in a nutshell the 
principal reason for the upward trend 
of the cost of living during the last ten 
years. Production hasn’t kept pace with 
a rapidly increasing population. There 
has been, to be sure, some price manipu
lation on the part of large concerns 
handling foodstuffs—a situation made 
possible by cold sloragc plants and ship
ping; but fundamental economic laws 
cannot be lightly brushed aside either by 
a few individuals of profiteering ten
dencies or by governmental legislation.

In a country with a population of 
more than one hundred millions of peo
ple, more than one-half of whom dwell 
in cities; in a country whose popula
tion is increasing by leaps and bounds; 
in a country with vast uncultivated 
areas—it is the most natural thing in 
the world for the cost of living to go 
higher and higher. And there is but 
one effective way of stopping this inevit
able price-inflation: And this is to win 
the people back to the land. I say “win,” 
because they can’t be forced or driven 
back. They must go back of their own 
accord. And this they will not do until 
they come to see the attractiveness of 
farm life. Hence the need of making 
farm life more attractive.

This discussion is given timliness by 
conditions that may surely be looked 
for in consequence of our entry into 
the war. Back from the war will come 
a host of partly ruined Americans— 
partly ruined physically. Handicapped 
by the loss of an eye, an arm or a leg, 
these heroic men will not be able to 
compete in the fierce labor markets of 
the cities. The yearly stipend coming 
to them from the Government, even 
when pieced out by what these broken 
veterans may be able to earn, will not 
be sufficient to maintain the wives and 
families of these men in the cities. But 
in addition to the families of our own 
fighting men. there are the families of

the aliens who returned to Europe and 
entered the armies of their respective 
countries to fight the Hun. Many of 
these have already, or will be, killed; 
thousands will come back to these shores 
at the expiration of the war, maimed 
and broken for life. Their wives, and 
their little children born in America, and 
destined to become good American citi
zens in the years to come—these must 
also be cared for.

Here you have a situation that was 
gradually becoming more acute as a re
sult of fundamental economic laws, 
about to be most seriously aggravated 
by the aftermath of the world-war.

Something must be done. But what, 
that is the question.

Someone has said that hardly half of 
the arable area of the United States is 
occupied and scarcely a half of the half 
so occupied is actually being cultivated. 
And he might have gone on to add that, 
of the land at present under cultivation, 
less than one-half of it is scientifically 
cultivated; i. e. with proper seeding, ro
tation of crops, and fertilizing so as to 
produce the maximum of results from 
the different soils. When one stops to 
ponder the significance of all this, is it 
any wonder that we are confronted by 
a shortage of food? To be sure the 
tremendous and unprecedented calls 
made upon us by neutrals and our Allies 
have reduced our food surplus rapidly 
during the last four years, but even be
fore the war our food surplus was 
dwindling.

Three men in Washington; namely, 
Senators Charles Curtis, of Kansas, and 
Morris Sheppard, of Texas, and 
Thomas Nixon Carver, until recently 
professor of political economy at Har
vard and now adviser in economics to 
the Government—constitute a commis
sion entrusted with the colossal task of 
promoting a back-to-the-land movement 
among large classes of city dwellers 
who are living at present in a hand-to- 
mouth fashion. As one of the inevitable 
results of the war this class will be 
enormously increased. That they should 
head-in at our cities first of all, is a 
foregone conclusion.

Among the vast throngs of people, 
located at present in our cities, whom it 
is hoped may be won back to the coun
try, are many different sorts. They are 
skilled workmen handicapped by reason 
of age or mishaps, improvident and ex
travagant folks who live beyond their 
limited means, ambitious people who are 
young or in middle life—but limited by 
lack of capital and business experience, 
.and the still larger class of people fore
doomed to subordinate places by virtue 
of mediocre talents, and unskilled work
ingmen whose wage is too small to en
able them to bring up a family in ac
cordance with city standards. Some of 
these folks are American born, others 
are aliens or the children of aliens, all 
of them are potentially good American 
citizens. But they are unfortunately lo
cated. They are eking out a precarious 
existence under conditions that are too 
hard for them. With constantly increas
ing city standards, there is no way of 
escape for them in the city. They must 
be won back to the land.

The plans of the committee entrusted 
with this big and vital task have not 
as yet been worked out in detail, but

has gone forward sufficiently to be 
sketched in broad outline.

It is a colonization programme. Colo
nies arc to be organized, composed with 
men and women of families, who, long
ing for homes of their own and being 
incapable of always earning a living in 
the crowded cities, have come to cherish 
a desire to try their fortunes with gar
dening, farming or poultry-raising.

In order to get the plan on a working 
basis, it is proposed to mobilize wealthy 
men, organize them into a land com
pany, and have them buy up tracts of 
suitable land in different sections of the 
country. These tracts are then to be 
subdivided into farms of from three to 
100 acres each, and sold to purchasers at 
cost. Each little farm will be fenced 
and provided with dwelling, barn and 
well. It may be paid for on the install
ment plan, at a low rate of interest, the 
payments coming out of the profits of 
the venture.

According to this plan, people who 
contemplate buying a place in the coun
try will have an opportunity of dealing 
with a company whose function is to 
serve rather than to make money. It 
will therefore tell the truth about the 
soil, climate, marketing conditions, etc. 
Reliable agricultural information, such 
as the analysis of the soil, crops suited 
to same, method and time of planting, 
and all the information gathered up by 
a scientific study of the township, will 
be made available.

The homes will be located either on 
the farms, or, where such is desired, 
grouped together in a village, with a 
church, a school, a playground, a recrea
tion center, a store, and so on. Popular 
concerts and moving pictures would 
serve to relieve the tedium of long win
ter evenings.

There was a time—and it hasn’t 
been so long ago—when life on the farm 
was not at all attractive because of the 
drudgery connected with it, the poor price 
of farm products, ¿impassable country 
roads, and the isolation and tedium of 
it. But all this has been changed by de- 
vecopmlnts, inventions, improvements 
and economic readjustments.

There is the telephone and the auto
mobile and the delivery truck; a net
work of good roads and interurban 
lines, and the high price now command
ed by farm products of all kinds. The 
time is almost at hand when the farm
house has pretty nearly as many com
forts, conveniences and luxuries as the 
city home. The installation of machin
ery in the barnyard has removed the 
occasion of many a backache and blis
tered palm. And when the family gets 
hungry for an afternoon or evening in 
the city, they can all pile in the big 
seven passenger touring car and “hit it 
up” for the bright lights.

When seen in its true perspective, life 
on the farm is already attractive. It 
can be made more so by systematic study 
of conditions and a co-operative effort 
to improve the same. Frank Fenwick.

Your part may be far more than 
saving or economizing an average of 
the total number of people in our 
land. Those who have pinched and 
scraped to save all their lives can not 
now do more than formerly. You 
must not count on them to do their 
bit—do it for them.

Activities in Michigan Cities. 
W ritte n  fo r th e  T rad esm an .

James H. Potter, a farmer living 
just outside of Bay City, died recent 
ly leaving an improved farm of nine
ty-six acres to that municipality, and 
in his will says: “I came to Bay City 
in 1870 with nothing and with but 
little education and have lived here 
since and have accumulated the prop
erty I have in Bay City. In apprecia
tion of the opportunities afforded me 
in Bay City and to the end that the 
boys and girls of the public schools 
who have passed the seventh grade 
therein may be taught agriculture and 
scientific farming and all lines inci
dent to the farm, I give this property 
to Bay City.” Mr. Potter was not 
rich, his estate being valued at less 
than $50,000.

The Backmer Rotary Pump Co., of 
Petoskey, has increased its business 
from $21,000 in 1912 to over $200,000 
the past year, with $100,000 in orders 
on the books at the present time. 
The plant has been enlarged recent
ly and the present output is at the 
rate of $360,000 annually.

The Boards of Trade of Saginaw 
and Bay City will co-operate with the 
road officials of the two counties in 
opening up the highway between the 
two cities which is now blocked with 
snow.

The Triangles Motor Truck Co., of 
St. Johns, has completed its first 
truck and expects to start active op
erations by Feb. 1.

The South Haven Board of Trade 
held its annual dinner meeting with 
about forty members present and 
elected the following officers: Presi
dent, Dr. Lee A. Musser; Vice-Presi
dent, John W. Hardt; Secretary, 
Wells Packard; Treasurer, Fred W. 
Radtke.

Business men of Lawton have form
ed the Lawton Commercial Club and 
monthly meetings will be held. The 
officers are: President, F. A. Gib
son; Secretary, L. A. Packer; Treas
urer, C. C. Giddings.

The Wisconsin-Michigan Railroad 
Co. is being re-organized and its op
erating and traffic departments, round 
house and shops, are being removed 
from Peshtigo, Wis., to Menominee. 
The company expects to handle iron 
ore from the mines on a large scale 
and will employ about 200 men in 
Menominee.

Sault Ste. Marie will install a chlor
inating plant at the pumping station 
as a safeguard against germs in the 
drinking water, the plant costing 
$1,070.

City water at Niles has been con
demned for drinking purposes by the 
State Health Board and a chlorine 
system has been ordered installed.

Wood cutting bees are being held on 
the Monday holidays by the business 
men of Eaton Rapids to relieve the 
fuel shortage. About sixty cords were 
cut the first Monday, despite the cold 
weather, and the men were given a 
smoking hot dinner at noon in the 
woods five miles from town.

Saginaw will install pumps in an 
auxiliary pumping station which will 
largely increase the water pressure 
in the mains. The sum of $35,000 has 
been appropriated for the purpose.

Almond Griffen.
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Up-to-date System for Retail Grocers
Electrically Operated National 

Cash Register

Greatest labor-saving machine for 
retail grocers.

It does 15 things in three seconds.
It does quickly what clerks can’t 

do.
T ells which clerk sells the most 

goods.
Advertises your goods direct to 

your customers.

The New N. C. R.
Credit File 1

Cuts out all bookkeeping of cus
tomers’ accounts.

N o  customers’ ledger, blotter or 
daybook.

Every customer’s account balanced 
to the minute.

Complete record with one writing.
Saves time and work for clerks.
Customers like it; it saves their time.

Prosperity is increasing. Freight congestion is growing greater. Hence don’t delay. 
Order now and get the profits which our system will make for you.

It more than pays for itself out of the money it saves. Sold on small monthly payments. 
Old cash registers repaired, bought, sold, rebuilt and taken in exchange for new registers.

Adapted to retail stores of all kinds, from the smallest to the largest

To D ept 107-A, National Cash Register Co., Dayton, Ohio

Please send me full particulars of your 
latest model cash register and the new 
N. C. R. credit file.

Get the benefit of these prosperous times

Name__

Business.

Address-
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Movements of Merchants.
Vestaburg—Ray Caris succeeds Earl 

Walker in the restaurant and ice cream 
business.

Bad Axe—Fire destroyed one of the 
laige storehouses of the Bad Axe Grain 
Co. Jan. 28.

Otsego—Mrs. Kittie Tubbs is closing 
out her millinery stock and will retire 
from business.

Brown City—The Hether Trumble 
Co. has changed its name to Chas.
H. Trumble Co.

Muskegon—Menno Workman, pioneer 
hardware dealer, died at his home Jan. 
22, of pneumonia.

Greenville—L. H. Christoffersen is 
closing out his grocery stock and will 
remove to his farm.

Detroit—The R. C. Mahon Co., 
metal works, has increased its cap
ital stock from $5,000 to $50,000.

St. Louis—A. E. Branch is closing out 
his stock of furniture and undertaking 
stock and will retire from business.

Hancock—Fire destroyed the Frank 
Mayworm jewelry stock and store fix
tures Jan. 26. The loss is partially cov
ered by insurance.

Manistee—G. S. Strickling, of Al
liance, Ohio, succeeds V. W. Smith as 
manager of the F. W. Wool worth 5 
and 10 cent store.

Howell—The hardware stock of the 
late Henry Jubb is being closed out at 
special sale by Mrs. Jubb, who is set
tling up the estate.

Detroit—The F. B. Neuhoff Co., 
dealer in grocers and bakers’ special
ties, has changed its name to Hurbert 
Caldwell Smith Co.

Saginaw—The Cornwell Co., who’e- • 
saling meats, provisions and produce, 
has increased its cap:tal stock from 
$300,000 to $600,000.

Sumner—Chris Larsen has closed his 
grocery store at Meisenheimers’ corners 
and removed his stock to Ludington, 
where he will continue business.

Hillsdale—Fire destroyed the furni
ture and undertaking stock of C. E. 
Singer Jan. 23, entailing a loss of about 
$15,000, which is partially covered by in
surance.

HamTamck—The Hamtramck Phar
macy has been incorporated with an 
authorized capital stock of $2,000, all 
of which has been subscribed and paid 
in in property.

Saginaw—Frank & Co. have been in
corporated 1o conduct a general automo
bile sales tusiness wdth an authorized 
capital stock of $30,000, $19,700 being 
subscribed and paid in in cash.

Battle Creek—Jones & Fitzgerald, 
sheet metal and furnace dealers, have 
dissolved partnership and the business 
will be continued by G. E. Fitzgerald, 
at the same location, 37 South Madison 
street

Detroit—The Interstate Motor 
Service Association, dealing in auto
mobiles, has been incorporated with 
an authorized capital stock of $1,000, 
all of which has been subscribed and 
paid in in cash.

Vernon—P. E. Kirkham, who has 
conducted a grocery store here for a 
number of years, is closing out his stock 
at special sale and will remove to Ham
mond, Ind., where he will engage in the 
grocery and meat business.

Hillsdale—The bankrupt bazaar of 
Williams & Sons was sold at public auc
tion by William Grommon, trustee, to 
W. T. Smith, of Jackson, for $3,775. 
Mr. Smith is undecided as to the dis
position he will make of the stock.

Detroit—The Boone Coal Co., deal
ing in fuel and builders’ supplies, has 
been incorporated with an authorzed 
capital stock of $15,000, all of which 
has been subscribed, $5,000 being paid 
in in cash and $10,000 in property.

Lake Ann—S. S. Burnett has sold his 
stock of general merchandise to A. D. 
Hancock, recently of Otsego, who has 
taken possession and will continue the 
business. Mr. Burnett retires after a 
continuous business career of forty- 
seven years. He will continue to make 
Lake Ann his home.

Alvin A. Hossack, who conducts a 
lumber yard and general store at Cedar- 
ville, writes as follows: “I take great 
pleasure in sending $2 for the coming 
year’s subscription to the Tradesman. 
I am greatly pleased with the Michigan 
Tradesman and get many valuable and 
useful pointers from it.”

Menominee—Ground glass found in 
prunes purchased in the store of Emil 
G. Zeratsky, Marinette, has probably 
been eaten by many persons in Me
nominee, acccrd ng to the grocer, who 
say's he has sold many pounds of the 
same brand here. The presence of 
ground glass in’ the prunes, was re
ported to the grocer by a customer, 
who immediately cooked a quantity 
of them and found that the complaint 
was justified. When two pounds of 
the prunes were chemically treated, 
a level teasponful of ground glass 
was found. The prunes were sold by 
a local wholesale house and were 
packed in California. Experts who 
have examined them, believe the glass 
was placed in the product while pack
ing . Federal agents have been called 
to investigate the case.

Manistique — Food Administrator 
George J. Nicholson called the gro- 
cerymen of Manistique together at the 
Chamber of Commerce to acquaint 
them with food conservation laws 
which will go into effect Feb. 1. A 
card system will be put into use, cur
tailing the sales of sugar and flour. 
Each person will be entitled to three

pounds of sugar and twenty pounds 
of flour per month. There will also 
be only two deliveries per day, one 
at 9 a. m. and another at 3 p. m., and 
orders coming in too late for these 
deliveries will not be filled. The 
largest amount of sugar anyone can 
buy at one time in the city is five 
pounds and ten pounds in the coun
try. In the city one can buy a half 
barrel of flour and in the country one 
barrel of flour at a time. The price 
for sugar has been put at 9l/  cents 
per pound and for flour as follows: 
24j£-pound sack, $1.65; 49-pound 
sack, $3.20; half barrel, $6.30, and for 
a barrel, $12.60.

Manufacturing Matters.
Kalamazoo—The Kalamazoo Paper 

Co. has increased its capital stock 
from $540,000 to $1,080,000.

Cadillac—The Acme Motor Truck 
Co. has increased its capital stock 
from $330,000 to $1,000,000.

Battle Creek—The French Timber 
Co. has increased its capital stock 
from $40,000 to $100,000, also changed 
its name to French Lumber and Mfg. 
Co.

Detroit—The Wabash Sheet Metal 
Works has been incorporated with an 
authorized capital stock of $2,000 of 
which amount $1,000 has been sub
scribed and' paid in in cash.

Detroit—The Pneumatic Puncture 
Proof Tire Corporation has been in
corporated with an authorized capital 
stock of $10,000, of which amount $6,000 
has been subscribed and $1,000 paid in 
in cash.

Alma—The Alma Electric & Battery 
Co. has been organized to conduct a 
general manufacturing and mercantile 
electrical business, with an authorized 
ciipitalization of $5,000, all of which has 
been subscribed and $4,500 paid in in 
cash.

Detroit—The Anderson Contractors 
Equipment Co., manufacturing and deal
ing in contractors’ supplies, has been in
corporated with an authorized capital 
stock of $10,000, of which amount 
$6,000 has been subscribed and $1,000 
paid in in cash.

Detroit—The E. A. Nelson Motor Car 
Co., manufacturing and selling motor 
vehicles and accessories, has been in
corporated with an authorized capital 
stock of $400 000, of which amount 
$200 000 Irs been subscribed, $1,500 
being paid in in cash and $198,500 in 
property.

St. Clair—The St. Clair Lumber & 
Manufacturing Co., manufacturing and 
dealing in lumber and timber products 
and builders’ supplies, has been incor
porated with an authorized capital stock 
of $35,000, of which amount $18,000 has 
been subscribed and $7,500 paid in in 
cash and $2,500 in property.

Fred J. Blymeir, the veteran painter 
and paper hanger, has closed his estab
lishment at 426 Stocking avenue and 
will spend the winter in California. He 
has turned the good will of his business 
over to Jake Bruggema and Ed. Ludwig, 
who have been in his employ twenty- 
eight and thirteen years, respectively, 
and who have opened a store at 503 
Bridge street for the sale of paints and 
wall paper under the style of Bruggema 
& Ludwig.

The Naked Truth About Coal Scarcity 
W ritte n  fo r th e  T rad esm an .

It is said that there are thousands of 
carloads of coal standing on the tracks 
in and about Toledo.

That is not scarcity of coal, but lack 
of engines to haul it.

That the Baldwin Locomotive Works 
turn ou;_ seventeen locomotives a day 
and that the five day enforced shut
down resulted in eighty-five less engines 
for immediate use. That number of 
engines could have kept 3,400 carloads 
moving, if only forty cars to a train.

That it costs more to mine the coal 
from the small mines in Michigan than 
the proprietors are allowed to charge for 
i t ; hence many are idle.

That coal users generally did not or
der the usual quantity of coal early in 
the season, but held off from putting 
in their winter’s supply during the warm 
season because the Coal Administrator 
warned the people not to buy their win
ter’s coal then, because the price would 
be lower later in the season.

That because of this criminal blunder 
on the part of the College Coal Magnate, 
the coal dealers were unable to dispose 
of their receipts for two full months 
last summer, in consequence of which 
many of them had to countermand or
ders for coal, after the coal was ship
ped. This forced the coal mines to 
send their shipments on to the West 
and Notthwest, which explains why 
those sections have reveled in surplus 
coal supplies while the remainder of the 
country was shivering and freezing for 
want of fuel.

That the whole trouble was caused by 
placing the coal situation in charge of 
a college president, instead of a prac
tical, hardheaded business man.

Minion.

The apprehension and arrest of Dr. 
G. W. Ferguson on a charge of man
slaughter is the logical outcome of a 
most unfortunate affair which was pre
cipitated by overindulgence in intoxicat
ing liquors. Dr. Ferguson sober is a 
genial gentleman who radiates sunshine 
wherever he happens to be sojourning. 
He is a prince of good nature and as 
mild mannered and gentle as a child. 
Dr. Ferguson under the influence of 
liquor is a menace to society and a dan
gerous man to the community. That 
he—or any other man, for that matter— 
should “put an enemy in their mouths 
to steal away their brains” affords ample 
cause for the utter extinction of a traffic 
which has never brought anything but 
trouble and grief to all who touch it 
at any angle. Dr. Ferguson would prob
ably give all he has in this world and 
all he expects to have in the world to 
come to remedy the great wrong he 
has inflicted on society, his family and 
himself through a temporary lapse from 
sanity caused by intoxicating liquor.

Captains of industry are not hunt
ing money. America is heavy with it. 
They are seeking brains—specialized 
brains—and faithful, loyal service. 
Brains are needed to carry out the 
plans of those who furnish the cap
ital.

Fingers were made before forks, 
and by the same token minds were 
made a jump or two ahead of books.
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Review of the Grand Rapids Produce 
Market.

Apples—Winesaps and York Imper
ials, $2 per hamper; Baldwins, Green
ings and Wagnetrs, $5.50 per bbl.; 
Northern Spys, $6@7 per bbl.

Bananas—$4.50 per 100 lbs.
Beets—$1.25 per bu.
Butter—There is some uncertain

ty about the market for the next few 
days. The trade is pretty well sup
plied at the moment, but there is a 
feeling that values ought not to go 
much lower, because the receipts will 
undoubtedly be very much less for 
some time to come. The make of but
ter is increasing slightly. Storage 
creamery holds a strong position, and 
the bulk of the fine goods are held off 
the market or reserved for small trade. 
Local dealers hold extra fancy cream
ery at 48J^c for fresh and 45c for June 
cold storage; centralized brings l@2c 
less. Local dealers pay 40@42c for 
No. 1 dairy in jars and 30@32c for 
packing stock.

Cabbage—$5 per 100 lbs.
Carrots—75c per bu.
Cauliflower—$2.75 per case of 1 doz. 

for California.
Eggs—Fresh are unchanged, due to 

light receipts. Storage eggs are in 
the same position as recently report
ed. Holders of the remaining stock 
are asking various prices, according 
to their interpretation of Food Ad
ministration regulations and accord
ing to the varying costs of the goods, 
but dealers are having great diffi
culty in supplying their requirements. 
Local dealers pay 52c for strictly 
fresh, loss off, including cases. Cold 
storage operators are putting out 
their stock on the following basis: 
Extras, candled, 47c; firsts, 45c; sec
onds, 43c.

Figs—10 lb. layers, $1.65; 20 8 oz. 
packages, $1.85; 12 10 oz. packages, 
$1.25.

Grape Fruit—$4@4.75 per box for all 
sizes Floridas.

Grapes—California Emperor, $6.25 per 
keg; Malaga $8@9 per keg.

Green Onions—Shallots, 65c per
bunch.

Green Peppers—65c per basket for 
Southern grown.

Honey—22c per lb. for white clover 
and 20c for dark.

Lemons—California selling at $7.75 
for choice and $8.25 for fancy.

Lettuce—14c per lb. for hot house 
leaf; $2.50 per hamper for New York 
head.

Limes—$1 per 100 for Italian.
Maple Syrup—$1.75 per gal. for pure.
Mushrooms—75c per lb.
Nuts—Almonds, 21c per lb.; filberts, 

20c for Grenoble; Brazils, 18c; Mixed 
nuts, 16}<£c.

Onions—Home grown command $3 
per 100 lb. sack; Spanish $1.65 per crate.

Oranges—California Navals, $5.25@ 
6.25; Floridas, $5.50@5.75. The severe 
winter is showing its effect on the citrus 
fruit market. Receipts of Florida 
oranges are below the normal and, while 
generally of good quality, some of the 
stock shows frost damage in transit. 
California oranges are in light supply, 
as there have been only five cars all 
week. Porto Rico fruit has also been 
in moderate supply. In all cases there 
is frost damage shown in some of the 
stock in transit and for all fruit there 
is a good demand for the good stock, 
with the frosted selling at a discount.

Oysters—Standards, $1.85 per gal.; 
selects, $2.25 per gal. Shell oysters, $9 
per bbl. for either Blue Joints or Co- 
tuits; 75c per 100 for Blue Joints and 
$1.25 per 100 for Cotuits.

Potatoes—Up State buyers are pay
ing $1@1.25 per 100 lbs. Receipts are 
light, on account of the unfavorable 
weather.

Radishes—35c per doz. for home 
grown hot house.

Spinach—$1.50 per bu. for Southern 
grown.

Sweet Potatoes—$3.25 per hamper for 
kiln dried Illinois.

Tomatoes—30c per lb. for hot house.

The Grocery Market.
Sugar—The market is, of course, un

changed. Supplies are practically nil.
Tea—The Government requisition of 

some 3,750 packages of Formosa tea for 
the army and navy imparted a decidedly 
strong tone to the market for that de
scription of leaf at the end of last week. 
Trade demand received a decided stimu
lus from the influence thus interjected 
and a number of invoice sales were put 
through. While prices are not quotably 
higher, there is said to be very little 
stock obtainable below 28c. Other lines 
of tea are dull, due to transportation 
conditions rather than to any actual lack 
of buying interest. Ceylons are again 
cabled higher in Colombo, but prices 
here are unchanged and in the balance 
of the list previous quotations are re
peated.

Canned Fruit—There is no change in 
the general situation of lack of offerings 
and a demand for about everything there 
is available.

Canned Vegetables—One conspicuous 
feature of the situation is that there 
are no heavy offerings in any depart
ment. It may be that predictions that 
were made early in the year, namely, 
that before the season was out it would 
be a question of trying to obtain the 
goods rather than a question of price, 
may be borne out. That this will be 
true in certain lines is already establish
ed and, in fact, is actually so already.

In the staple lines, however, such as 
tomatoes, corn, peas and salmon, the 
situation is not quite so clear, but, judg
ing by the lack of urgency in the offer
ings, there is no fear on the part of 
holders that any supplies they have in 
hand will fail to find a market. There 
is, however, another phase to this situa
tion, namely, that under the rules of 
the Food Administration buyers are not 
permitted to look very far ahead in 
covering their vyants, not more than 
sixty days at the outside, which in itself 
is a check on business. Furthermore, 
there is no longer any speculative in
ducement alowed to force sales, so that 
buyers are apt to consider their require
ments from a conservative standpoint. 
On top of all this are the slow trans
portation, the fact that there are still 
large quantities of foodstuffs in transit 
that should have been delivered long 
ago and that there is the constant pos
sibility of new food rules, so that there 
are many explanations why trade should 
not be moving any faster than it is now. 
Tomatoes are nominally firm at the 
prices that have been prevailing for 
several days past, namely, $1.90 for No. 
3s, $1.30 for No. 2s and $7 for No. 10s 
f. o. b. Southern factory. Corn and 
peas are without change.

Canned Fish—Salmon continues to be 
offered on the spot below a parity with 
the Coast, but, as has previously been 
stated, this is merely due to some offer
ings of export salmon at resale. Coast 
quotations are on the maximum per
mitted by the Food Administration.

Dried Fruit—The situation is what is 
described as nominally firm. That is to 
say, conditions are such that prices are 
easily maintained, yet at the same time 
there is a lack of active business. The 
reasons for this are not far to seek. 
In fact, they all simmer down to the 
one proposition of delayed transporta
tion. There is demand enough possibly, 
and, in fact, there are evidences that 
there is considerable buying power lying 
dormant, but, as there are no stocks of 
any consequence available on this mar
ket, there is no use trying to do busi
ness. But for the rules of the Food 
Administration, prices here would be 
very much higher than they are and 
away above a parity with the Coast. 
As it is, they are about on a parity and 
a little below in some instances. This is 
a very good thing under the circum
stances, for it is possible to pass the 
difficulties along the line to the retailer 
so that all in the trade should assume 
their share of the burdens. Occasional 
cars that have been in transit for weeks 

• and even months manage to get in from 
time to time, but they are distributed 
as rapidly as trucking facilities will per
mit, and these, it may be mentioned, are 
seriously crippled by the conditions of 
the streets and the severe weather con
ditions.

Rice—Buyers for domestic account 
continue to withhold, but receivers are 
making no effort to force business in 
view of the limited supply and the dif
ficulties in the way of making deliveries.

Corn Syrup—Manufacturers are kept 
sold far in advance of production by 
the active demand of consumers and 
there is little or nothing available for 
the filling of orders for immediate de
livery.

Sugar Syrups—There is quick sale for 
the small lots coming out at present and 
a good export market awaits the en
larged output that is expected with tn. 
beginning of next week.

Molasses—Little business for imme
diate delivery as about all of the limited 
quantity arriving is absorbed by prior 
orders. Prices consequently are firmly 
maintained.

Late Bank Changes.
Saranac—C. E. Huhn succeeds S. M. 

Crawford as President of the Saranac 
State Bank. Mr. Crawford retires at 
his own request.

Oakwood—The American State Bank 
has increased its capital stock from 
$50,000 to $75,000.

Burlington — The Burlington State 
Bank has been organized with a capital 
stock of $20,000.

Ellsworth—J. C. Townsend, who has 
been Cashier of McPhail & Richardson, 
bankers, for two and a half years, has 
purchased an interest in the Bank, which 
will hereafter be known as McPhail, 
Richardson & Townsend.

Hart—W. E. Snyder has been elected 
President of the Oceana County Sav
ings Bank to fill the vacancy caused 
by the death of David J. Mathews. 
Joseph Evans, hardware dealer, has been 
elected a director.

South Range—The South Range Bank 
at its recent annua! meeting voted to 
change the official name of the Bank 
to the South Range State Bank.

Will Michigan farmers this year re
lease their maple sugar crops or will 
they, selfishly, hang on to the nut-brown 
cubes and cakes and cans of the best 
kind of sweet produced anywhere in 
the world? The shortage of the ordi
nary cane and beet varieties may fright
en them into hoarding their native sup
plies. This would be a mistake. Maple 
sugar is not a sugar in the ordinary 
sense, but the best and most romantic 
form of candy. That it happens to be 
sweet is only incidental to the fact that 
it tastes of the northern woods, of night 
frosts and day thaws, of sugar-making 
bees, with young people cooling the sap 
on snow, of great big caldrons bubbling 
for hours in the sugar houses, of coun
try jollity and fun. What will Sunday 
morning breakfast, that vast and pon
tifical meal, be without real maple syrup 
on our buttered buckwheat cakes? The 
prospect is almost too sad for tears. 
Word must be sent, post haste, to Mich
igan, by Mr. Hoover that farmers will 
receive a special allotment of ordinary 
sugar if they continue to let us have 
the usual amount of the maple variety.

Sumner J. Koon, the Muskegon drug
gist, has been re-appointed a member 
of the Michigan Board of Pharmacy 
for the full five year term to succeed 
himself. Mr. Koon was not an avowed 
candidate for re-appointment and there 
were several very active candidates for 
the position, but Governor Sleeper evi
dently overlooked political expediency 
for once in order to retain in a non
political office a good man who wouldn’t 
know Mr. Politics if he met him on the 
street.

The Hub Clothing Co. has increas
ed its capital stock from $25,000 to 
$50,000.

mailto:4@4.75
mailto:5.50@5.75
mailto:1@1.25
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Pickings Picked Up in the Windy 
City.

Chicago, Jan. 29—Chicago's motto 
for the last three weeks has been: 
Dig, dig. dig. The reason for this has 
been the heavy snowfall for the last 
three Saturdays. It seems the ele
ments pick on Saturday, and this is 
the reason for the above motto.

The city officials of Evanston, a 
suburb of Chicago, have inaugurated 
a unique school for the purpose of 
teaching their new aldermen their 
duties. The Mayor and the senior 
aldermen are doing the teaching and 
the people of Evanston seem well 
pleased.

All Ch icago is now beginning to 
feel the sugar shortage. Ivicst all 
grocers are limiting the sales of sugar 
to the people. Some stores will not 
sell over one pound at a time. The 
South side of the citv is feeling the 
shortage the most.

C. A. Rubey, President of the P. 
J. Rubey Co., wholesale distributor 
of tobacco, cigars and cigarettes, 
3092 East Commercial avenue, Soutn 
Chicago, has just returned from his 
New York trip, where he has been 
hobnobbing with the big tobacco and 
cigarette interests in the East. The 
P. J. Rubey Co. is one of the biggest 
suburban wholesale houses around 
Chicago.

After being closed for two full 
weeks on account of the fuel shortage, 
the Chicago public schools opened 
their doors Jan. 28. Beginning Tues
day morning, instead of the schools 
opening at 9 in the morning and I 
in the afternoon for morning and af
ternoon sessions, thev will open at 
8:30, giving the scholars a half hour 
for lunch at 11, closing for the day at
1. This, it is said, will save consider
able coal.

Most all drug stores in Chicago 
which have a cigar department in con 
nection no doubt will reap a harvest 
for the next nine Mondays. They 
will be allowed to sell cigars, while 
the regular legitimate cigar stores 
will be closed.

The eighteenth annual Automobile 
Show was opened to the public Sat
urday afternoon, Jan. 26, and the first 
night was a wonderful success.

On the evening of Jan. 23 the fol
lowing jobbers and their salesmen 
were entertained at the North Ameri
can Restaurant: If. Carlson, A. Zolla, 
David M. Zolla, Ed. Kennedy, C. A. 
Rubey, Geo. W. Cameron, H. C. Horn, 
M. Deiderich, M. Freilinsr. J. S. Bob- 
zin. E. H. Tennyson, Wm. H. Strand, 
C. Carolson, A. A. Brown, Sam May, 
Ed. Zolla, M. Goldberg. The above 
men are salesmen and distr butors for 
Dutch M asters and El Portana ci
gars in the Chicago district for the 
G. J. Johnson Cigar Co., of Grand 
Rapids.

Most all of the roads leading to 
the suburban towns around Chicago 
are blockaded with snow and it has 
been impossible for wholesale houses 
to make deliveries to such places as 
Harvey. Chicago Heights, Desplaines, 
and other towns adjoining.

Real estate transactions in Chicago 
are still below the average, owing to 
weather conditions.

The Thrift Stamps are now being 
sold by most everyone in the city and 
no doubt, Chicago again will go over 
the top on its allotment.

The Chicago aldermen have inaug
urated what is known as the greatest 
campaign for gathering in crooks in 
the history of the city. The first 
night over 300 were gathered in and 
the judges are using no sympathy with 
this class of men. Some of them are 
eliminating the fines and giving them 
a workhouse sentence.

Chciago has made wonderful head
way and accomplished wonderful re
sults from a patriotic standpoint in 
ail lines pertaining to the Govern
ment’s orders from the different com
missions. This is in regard to food, 
coal and other matters. No m atter 
where one goes in the city, there is 
no exception to the rule regarding the

individual feeling toward patriotism 
and even when one stops to think that 
Chicago is considered the sixth larg
est German city in the world, there 
is very little said or done to remind 
one of same. Patriotism is the first 
and last thought in the individual’s 
line of talk.

The Moody Bible Institute of Chi
cago, 153 Institute place, contemplates 
the erection of an administration 
building and three dormitories, north
east corner La Salle and Chestnut 
streets and Institute place, east of 
Wells street, at a cost of $200,000. 
The students attending the institute 
number more than 1,100 and over 
3,500 are taking the correspondence 
course.

The National Beverage Co. has tak
en over the Eighteenth street plant 
of the National Brewing Co. at $380,-
000. The beverage company has giv
en to the Hibernian Banking Asscia- 
tion a trust deed to secure $300,000 
ten years at 6. The property includes 
northwest corner of Eighteenth and 
Lincoln, 301 x 125, and 100 x 125 feet 
in Seventeenth, 100 feet east of Robey, 
north front.

Col. Henry A. duPont of Winter
thur, Del., formerly senator from Del
aware, has given to his son, Henry
F. duPont, four parcels of real estate 
in the vicinity of Twenty-second and 
Halstead streets, valued at between 
$400,000 and $500,000. The deed re
cites a consideration of “$1, love and 
affection.” The properties include: 
northwest corner Twenty-second 
street and Union avenue. 144 x 111; 
Southeast corner Twenty-second and 
Union, through to Union place, tri
angularly shaped; southwest corner 
Twenty-second and Union, 150 x 300; 
southeast corner Halsted and Twenty- 
second, extending back to the Chicago 
River, except a parcel fronting 230 
feet in Halsted, and including what 
is known as the duPont canal.

Charles W. Reattoir.

Bottom Facts From Booming Boyne 
City.

Boyne City, Jan. 29—Boyne City is 
fortunate in its industrial conditions. 
While many of our sister cities are 
closed up or closed dowm for want of 
fuel and power, our industries are 
either fuel producing or exempt from 
the shut down order. No one here 
is suffering for want of fuel.

The Boyne City Electric Co. has 
been able to furnish full service to 
its regular customers, beside helping 
out on the fuel situation by furnish
ing extra current to manufacturing 
plants.

W. H. White, of W. H. White Co., 
started on an extended trip to the 
Pacific coast last week. He expects 
to be away several weeks.

Boyne City has recently received a 
new motor fire truck. Being. l :ke 
Washington, a city of magnificent dis
tances, such a machine was a neces
sity.

We are inclined to wonder how 
much the extensive shut down of the 
mines in October, because of disa
greements between operators and 
miners, has to do with the present 
shortage of fuel, and just how much 
the railroads are to blame for not de
livering the coal now mined, when 
most of their active power is required 
to keep the roads open.

Our motor factory is showing signs 
of materializing and we hope when 
it does, to fill up the distances.

Maxy.

No Help Needed.
Old Maid (rushing down hotel cor

ridor, negligee)—Help! Help! There’s 
a man in the room.

Heroic Gent—Did you see him?
Old Maid—Yes.
Heroic Gent—Did he see you?
Old Maid—Yes.
Less Heroic Gent—You don’t need 

any help.

How Printers Sometimes “Get in 
Wrong.”

In handling the slugs which make 
up the lines in a newspaper and in 
separating the various lines, the make
up man sometimes gets the lines mix
ed up and they naturally read rather 
queer. As an illustration of what 
can happen, here is cited the mix-up 
of the Bangor, Pa., paper recently, 
when the printer got a wedding and 
an auction sale mixed up, with the fol
lowing results:

“William Smith, the only son of 
Mr. and Mrs. Joseph Smith, and Miss 
Lucy Anderson were disposed of at 
public auction at my farm one mile 
east, in the presence of seventy guests, 
including two mules and twelve head 
of cattle.

Rev. Jackson tied the nuptial knot 
for the parties averaging 1,250 pounds 
on the hoof. The beautiful home of 
the bride was decorated with a sulky 
rake, a feed grinder and two sets of 
work harness, nearly new, and just 
before the ceremony was pronounced 
the Mendel and Sons wedding march 
was rendered by an old milch cow ten 
years old, one Jersey cow and one 
sheep, who, carrying a bunch of 
bride’s roses in her hands, was very 
beautiful. She wore one light spring 
wagon, two crates of apples, three 
racks of hay, a grindstone of Mouse
line de soie and trimmings with about 
a hundred bushels of spuds. The 
bridal couple left yesterday on an ex
tended trip. Terms, spot cash.”

A Safe Buying Rule.
“The small merchant may avoid 

many financial difficulties if he will 
follow a simple plan of arithmetical 
financing,” says the credit manager 
of a wholesale dry goods house.

“Take a typical small dry goods 
business, with sales of about $30,000 
a year. Then in the average credit 
period of sixty days, the sales are 
$5,000. This amount will vary ac
cording to the season, of course, but 
the figure serves for illustration. The 
expense, let us say, averages 20 per 
cent, of sales, or $1,000. The differ
ence—$4,000—represents the mer
chant’s buying power. If he gets en
thusiastic and buys over that amount 
—say, $8,000—his bills come due be
fore he disposes of the goods. Since 
his normal, sixty-day business is $5,- 
000, he is in trouble.

“If, instead of buying loosely, mer

chants would keep to normal figures 
in their buying, and try to make more 
money by turning stocks faster, they 
would be safer, nine times out of ten. 
Their volume would increase normally 
and their buying power would increase 
normally along with it.”

More Power to Your Elbow
Ionia, Jan. 29—You write good, 

strong editorials and I like your vigor
ous, right-from-the-shoulder way of 
expressing yourself. I know, how
ever, that you will take no exceptions 
if I state that, in my opinion, you do 
not know any more about present 
farming conditions than I do about 
running a linotype machine. The 
easy way in which a city man can 
raise big crops on paper is amusing.

Your correspondent need not have 
signed himself “Old Timer.” He is 
all right. You blame the farmer for 
"getting while the getting is good” 
and in the next column advise the 
grocer to advance prices on goods 
bought before war prices went into 
effect. I wish you knew more farm
ers. If you did you would know that 
they are as intelligent and patriotic 
as the country storekeepers whom 
you suggest should instruct us.

Arthur P. Loomis.

The Devil Resigns.
T he devil s a t  by a  lak e  of fire,

On a  pile of su lp h u r k eg s;
H is head  w as  bow ed upon h is  b re a s t, 

H is  ta il  b e tw een  h is  legs.

A look of sh am e  w as on  h is  face,
T he s p a rk s  d ripped  from  h is  eyes;

He had  s e n t h is  re s ig n a tio n  
To th e  th ro n e  up  in  th e  sk ies.

“ I 'm  dow n an d  o u t,” th e  dev il sa id , 
A nd he sa id  it  w ith  a  sob;

T h ere  a re  o th e rs  t h a t  o u tc la ss  me,
A nd I  w a n t to  q u it th e  job.

H ell isn ’t  in  i t  w ith  th e  land ,
T h a t lies beyond th e  R h ine ;

I am  a  h a s-b ee n  a n d  a  p iker,
A nd  th e re fo re  I  re s ig n .

One am m u n itio n  m a k e r  
W ith  h is  bloody s h o t a n d  shell,

K now s m ore a b o u t d am n a tio n  
T h an  all th e  im ps o f hell.

Give m y job  to  K a ise r  W ilhelm ,
T he a u th o r  of th is  w a r;

H e u n d e rs tan d s  i t  b e t te r  ,
A  m illion tim e s  by  fa r .

I h a te  to  leave th e  old hom e,
T he sp o t I love so w ell;

B u t I feel I ’m  n o t up  to  d a te  
In  th e  a r t  o f ru n n in g  hell.

When business men retire they us
ually become farmers—and when 
farmers retire they become purchas
ers of gold bricks.

Skinners 4g7<MACARONI ■ _
The Nationally Advertised Line. 2 4 s  par

On SPECIAL DEAL. See jobber's ^M C A S E  
salesmen or write for particulars. “  
SKINNER MANUFACTURING COMPANY Omaha, U. S . A.

Watch This Space
For an announcement we will make in next week’s 
issue regarding our plans for the annual convention 
of the Michigan Retail Hardware Association, to be 
held at Saginaw February 12, 13, 14 and 15.

M ichigan Hardware Co.
Exclusively Wholesale

Grand Rapids Michigan
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Views of a Prosperous Merchant- 
Farmer.

Trufant, Jan. 28—I hear so much 
nowadays about the profiteering farm
er that it makes me tired and I sigh 
for the return of the old days when 
the country was full of Indians, w.ld 
game and square dealing.

I do _ not blame you for choosing 
sides with the tradesman. Your valu
able paper bears this name and many 
a farmer would not read it. I sup
pose you know I will. Well, I do not 
blame the Chicago produce dealers 
for going to Washington and getting 
our Government to support their pet 
notions. They have been aiming for 
such these many years and now is the 
time to get such established. For 
many years you could not go to Chi
cago, Cincinnati or any other city 
and sell produce without a license. 
Their game was also tried in New 
York, but Mayor Van Wyck said, 
‘‘No, this is a free city. Let the goods 
come along.” So I went there myself 
and sold thousands of cars and still 
have a son there who has been there 
twenty years. So why should I not 
know a little something about farm
ing and also distributing the products 
of the farm? I am still farming or 
trying to. My youngest son is still 
with me and has promised to stay if 
Uncle Sam will let him, but if not he 
will have to go and will go without 
a murmur. If such is the case, then 
here is 173 acres of productive land 
that will have to lie idle or just feed 
myself and wife. Now, my dear ed
itor, which in this case will be best, 
for my son in New York to go or 
the one here? The one here has al
ways been on the farm and can take 
my place with stock and all tools. 
We keep thirty-five to forty-five head 
of cattle, five horses, a flock of sheep, 
200 chickens and raise an average 
crop of everything such as grows in 
Kent and Montcalm counties. I have 
160 acres of pasture land in Montcalm

county and we are now supplying 
wood to seme of those needing coal 
and look to Mr. Garfield for their 
supply; but, of course, the coal ques
tion is up to Mr. Garfield and I really 
cannot blame him if such is lawful.

Well, you say, get some one else 
to run the farm. Who will I get? 1 
have tried this for years, but I can 
do the next best thing, the same as 
nearly all other farmers who try to 
grew more than they consume will 
be compelled to do, and that is noth
ing. Now look this question square 
in the face: consider the outcome and 
see if Mr. McBride was not right 
when he said in the columns of the 
Michigan Farmer, Dec. 26, “We will 
starve if farmers get discouraged or 
are forced to stop and do business on 
the European plan—quarrel and fight.” 
We will, of course, have the same re
sults as they now have, and we are 
well started in that same direction. 
The present potato situation is about 
the same as always this time of the 
year, and I say, do not waste them. 
You or we may need them all. If 
not, please do not cry. I never heard 
of such a potato calamity before. 
What does Hoover or the press care 
whether we sell them or not, so long 
as there are plenty to go round? The 
farmers do not concern themselves. 
Most of them have sold about one- 
half of wrhat they raised and if the 
food preserver should succeed and 
get the farmer scared and get him 
started to feed them out to stock, 
then I think we can be done in less 
than six weeks* time. Then what? 
Go without. We can grow potatoes 
for 75 cents per bushel. We have 
done it often, but there was no money 
in it. We had lots of help at $15 to 
$20 per month and less. This help 
is now in the cities and getting $2 
to $3 per day and more. Some are in 
France. Some are ready to go as 
soon as called to Camp Custer" My 
neighbor has been trying to get help 
a long time and offered $40 per

month, but no one seemed to want 
the job.

In regard to growing beans, as you 
say, $3 per bushel is a good price it 
you can raise fifteen bushels per acre, 
but farmers cannot average fifteen 
bushels, nor ten every year. I once 
sold my entire crop from ten acres 
for $37. Last year a good many farm
ers had to buy, but if farm produce 
prices are to be established by the 
Government, then give us cut prices 
on coal, oil, sugar, salt and every
thing else in proportion. Serve all 
alike and all work together. Then 
we can lick Bloody Bill Kaiser. This 
we must do, but it will never be done 
by quarreling here at heme and I do 
not think bullets will do it alone, but 
I do think food will and can do it 
alone. Therefore give the willing 
and earnest farmer a chance. By so 
doing, production will go on and the 
war be our victory.

G. P. Rasmussen.

Sidelights From the Celery City.
Kalamazoo, Jan. 29—The Collins au

to service station has moved its 
garage from 709 South Burdick street 
to 1605 Portage street.

Chas. E. Gray, who has for the past 
two months conducted the Gray Inn 
lunch room, on Portage street, has 
discontinued the business.

Plans are well under way for the 
big auto show to be held bv the Kala
mazoo Auto Dealers’ Association Feb. 
5, 6, 7, 8 and 9 in the Armory build
ing. Executives of the Association 
are: President, H. J. Cooper; Secre
tary, R. E. Fair; Treasurer, W. O. 
Harlow. 1 he display space is well 
contracted for and cars of all classes 
and accessories of many kinds and 
of the latest types will be shown.

At a recent meeting held by the 
Kalamazoo. Sanitary Manufacturing 
Co., officers and directors for the en* 
suing year were elected as follows: 
President, Chas. A. Miller; First Vice-

President, E. V. Brigham; Second 
Vice-President, John B. Doyle; Treas
urer. George McLean; Secretary, J. 
R. Evans. Directors. Charles A. 
Miller, Charles Blaney, Allen Fox, 
John B. Doyle. John McKinnon, E. 
V. Brigham and C. H. Zwerman.

During the five day shut down by 
the factories and shops the Kalama
zoo Co-operative Societv announced 
that it would sell Kalamazoo work
ingmen bread, flour and potatoes at 
cost.

George Heidbrink, of Burr Oak, has 
sold his grocery stock to Roy I. 
Walters.

A very elaborabe pageant was stag
ed at the Western Normal last week, 
in which 400 students took part, com
memorating Michigan’s entry to the 
Union, eighty-one years ago.

There has been considerable dis
cussion and agitation regarding the 
establishment of a horse meat mar
ket in Kalamazoo.

Plans for the erection of the addi
tion to the Globe Casket Co. have 
been discontinued on account of ex
cessive cost of materials and uncer
tain deliveries.

Thieves entered the market of A. 
Somers, on Hays Park Court, and the 
candv store of Gust Valchos, at 415 
North Burdick street, Thursday night. 
A smoked hahn was all that was re
ported missing from the Somers mar
ket, while $150 was taken from the 
safe in the candy store.

Charles E. Brakeman, West Main 
street grocer, has been confined to 
his home for several days with an at
tack of lumbago.

The recovery of A. L. Ashton, feed 
mill owner, who was attacked by a 
robber in his office ten days ago, is 
now assured. The wounds inflicted 
by the heavy piece of iron with which 
the robber struck Mr. Ashton are rap
idly healing. It is believed that all 
dangers of any other possible result
ing complications are passed.

Frank A. Saville.

Barney says-

‘For years and years—

The WORDEN LINE has had no peers.1

W o r d e n  Q r o c e r  C o m p a n y

GRAND RAPIDS—KALAMAZOO

B arn ey  L an g e le r h as  w orked  
In th is  In s titu tio n  continuous*  
ly fo r  o v e r fo r ty -e ig h t y ears .

THE PROMPT SHIPPERS



8 M I C H I G A N  T R A D E S M A N January 30, 1918

l  u n lik e  a n j  o th e r  pap er.) 
E ach  i»«ue C om plete  In Itse lf.

D EV O TE D  TO T H E  B E S T  IN T E R E S T S  
__________ O F  B U SIN E S S M EN.__________

Published Weekly by 
TRADESMAN COMPANY, 

Grand Rapids, Mich. 
S ubscrip tion  P rice .

T w o d o lla rs  p e r y ear, if pa id  s tr ic tly  
in  ad vance .

T h ree  do lla rs  p e r y ear, if n o t paid  in 
advance.

C anad ian  subsc rip tions, $3.04 p e r  y ear, 
payab le  in v a riab ly  in  advance.

Sam ple copies 5 cent3  each .
E x tra  copies o f c u rre n t issues. 5 cen ts ; 

issues  a  m onth  o r m ore old, 10 cen ts ; 
issues a  y e a r  o r m ore old. 26 c en ts ; issues
five y e a rs  o r  m ore old, $1._________________
E n te red  a t  th e  G rand  R anids Postoffice 
_______as  Second C lass M atte r ._________

__________E. A, STO W E, E d ito r.__________
January 30, 1918.

RISING PRICES CONTINUED.
So far as recent developments in the 

war are reflected in dry goods lines, 
merchants appear to be convinced that 
the war is to continue for some time to 
come. Many of them have been pur
chasing goods at very high prices for 
late delivery and they have been bid
ding higher prices in order to secure 
merchandise for immediate or nearby 
use. The feeling exists very strongly 
among buyers that merchandise will be 
scarce and they are taking all the 
chances of high prices in order to secure 
supplies.

Varying opinions are heard as to the 
soundness of purchases which are being 
made. There are buyers who insist that 
they need the goods ordered to take 
care of larger demands in their terri
tories. These demands are the out
growth of new buying for Government 
cantonments, camps or other purposes. 
A larger demand is reported in many 
communities where workers are earning 
great wages and are fully employed in 
spite of winter weather and other re
strictive conditions. The reports that 
come from National distributers show 
a steady demand from consumers who 
purchase through catalogue houses, etc.

The weak spot in the markets, as some 
merchants see it, is found in the very 
low prices at which retailers and other 
distributers are selling merchandise. 
These prices have little or no relation 
to the cost of replacement in mill cen
ters to-day. They probably represent 
profits based upon buying prices.

A strong feature of the situation, 
whatever may be the future course of 
prices, is the lack of stock in first hands. 
Mills are without stocks. Their produc
tion is restricted by many influences 
familiar to all the trade and their ware
houses have been depleted wherever 
they have been able to make shipments. 
Some jobbers have very light stocks, 
while others are well supplied, or they 
have large obligations because of con
tracts as yet unfilled by the mills.

The new prices named on wool goods 
during the past week are high enough 
in all conscience to make any buyer 
pause and reflect, but agents agree that 
buyers are discussing prices less than 
they would in any normal season. There 
is a great deal of comparison of values 
in different agencies, and in some of 
the men’s wear mills there have been 
cancellations entered because buyers 
think they can do better elsewhere than

in those places where they first laid 
down orders. This sort of merchandis
ing is a familiar one in men’s wear, and 
in this particular seasojn agents are 
finding no fault. They can sell all they 
will make for civilian wear, and when 
they cannot get civilian business they 
can usually increase their loomage on 
Government work.

In the cotton goods trade prices have 
been moving up steadily. The irregu
larity of prices was never greater. Ac
tual supply and demand conditions dom
inate a great many agencies and they 
are not pricing their merchandise on 
what goods may actually cost at the 
moment. The costs may rise sharply 
at any time or they may go down quick 
ly. In any event, merchants are finding 
that mills insist upon buyers taking their 
share of the risk of production under 
the abnormal conditions tha t are exist
ing.

Some lines of the knit goods trade 
are indifferently busy. Others have an 
abundance of work. Mills that make 
anything fancy or anything which by 
common consent is in the nonessential 
class, are not selling their products in 
a satisfactory way. On the other hand, 
the mills that make wool goods and the 
mills that make the better grades of 
cotton standard staples are able to do 
business in the face of high prices of 
which buyers sometimes talk, but by 
which they are apparently uncontrolled.

There is more business offering in 
some lines of broad silks. A campaign 
is on to misrepresent the conditions in 
the trade based upon the conception that 
buyers can always be fooled. The mer
chants who know what they are about 
are not entering into many of the windy 
plans that are being discussed and most 
of their effort is bent toward selling 
superior qualities of durable merchan
dise that will give added satisfaction in 
time when people’s minds are not run
ning to extravagance in styles or other 
things. For these merchants there is 
going to be plenty of business, and for 
the others there are many disappoint
ments in sight, some of which arise 
from difficulties in getting fuel or power.

DIAMONDS UNDER DOOR STEP
The power shortage in Grand Rap

ids furnishes an excellent example of 
how shortsighted people can be in 
failing to avail themselves of oppor
tunities which lie at their very door. 
Less than ten miles from the city 
limits there is an available water 
power on the Thornapple River which 
is capable of developing from 500 to 
1,000 horse power—probably an aver
age of 1,000—which, if properly de
veloped, could be marketed at about 
$50,000 per year. The cost of acquir
ing and developing this power could 
probably be kept within $250,000 yet 
Grand Rapids manufacturers sit idly 
by and see their factories closed down 
for want of coal, when they could be 
kept in operation during seasons of 
stress on an interest expenditure less 
than a quarter of the amount they 
are paying for coal. In these days, 
when men prate so glibly about the 
“conversation of natural resources,” 
it does not seem possible that such 
a source of wealth and saving to the 
city could be much longer overlooked 
or ignored.

THE FARMER TEMPERAMENT.
While the order of Mr. Hoover, 

requiring that all resales of food be 
based on actual cost, rather than spec
ulative value, has unquestionably kept 
prices down and is therefore about 
the most striking instance of success
ful operation of price control, there 
is a great deal to be taken into consid
eration, in the words of a New York 
State farmer, Mr. Fraser, published in 
the produce department of this week’s 
issue of the Tradesman;

Most food administrators seem to 
have the idea that their main function 
in life is to make this war as easy as 
possible for the American public, at 
the present moment, without regard to 
the future cost of such ease, either to 
themselves or our Allies. They have 
no conception of the necessity of 
maintaining production.

No one need have any sympathy 
for profiteers in food or anything else 
to realize that large production of 
food and low prices for the same are 
not in accordance with the normal 
mental processes of the producer, and 
if they are to be harnessed in one 
team to win the war another incen
tive of some sort must be found to in
spire production by the farmers. 
Farmers produce when the profits are 
large, and. as Mr. Fraser says, when 
they find one crop unprofitable they 
will inevitably swing off to some 
other.

It is therefore unfortunate that the 
effort to keep prices down apply al
most exactly to the things of which 
the wrorld is in the greatest need. It 
may be that the cupidity of the farm
er is something to be condemned— 
it is condemned by many—but mere 
condemnation and criticism and scold
ing will not change the farmer’s 
“won’t” to a “will” in the matter of 
raising crops which pay him less than 
some other crop, at least so long as 
mere persuasion is the remedy used.

According to a statement issued by 
the United States Department of Ag
riculture, for instance, with regard to 
potatoes, there is another evidence of 
the same thing. Early in the season 
we all heard much urging upon farm
ers that they raise potatoes, and ev
ery effort was made to encourage 
them to do so. The result, thanks 
to favorable weather, was a crop of 
442,536,000 bushels—the largest crop 
ever known. And now the whole 
splendid performance is so threaten
ed with failure that the Department 
of Agriculture is out with a strong ap
peal to the public to help eat up the 
potatoes and save the wheat. It goes 
afield to argue that unless this is done 
the crop will be not only wasted but 
perhaps wholly lost, and points out 
what happened in a former season 
when the glut resulted in a price of 
10 cents per bushel and the reaction 
next year was a small crop.

It is very evident that the Ameri
can people have not waked up to the 
meaning of sacrifice. For years they 
have been blessed with sufficient buy
ing power to eat what they wanted. 
Their motives and their appetites, 
like those of the farmer, were stimu
lated by price, not by food value, 
sense of duty or sharing in the re
sponsibility of National conservation 
of resources. It would seem, there
fore, that in the case of both the pro
ducer and the consumer the meaning

of patriotic duty in the specific field 
of food is not clearly understood.

For the consumer there are already 
movements in progress suggesting 
eventual compulsory rationing, or 
something akin to it; for the farmer 
it may yet be necessary to make food 
production an actual rather than an 
imaginary and constructive part of 
our military campaign. The plain 
duty of the consumer is to quit grum
bling at the results of our sharing 
our loaf with the Allies; and of the 
farmer to cease figuring profits on 
any basis other than the contribution 
toward the military resources of the 
country. And if they will not respond 
out of a sense of duty it may become 
necessary to enlist them as a part of 
the army.

Manifestly, however, it is being dis
covered by many people that price 
control and Governmental dictation 
in the matter of food prices are far 
more complex than some of the re
formers have been painting in their 
dream pictures of the past. Like any 
other great natural force, the law of 
supply and demand resents being con
fined and has an annoying way of 
breaking loose when the pressure be
comes too great.

Reports of wholesale disintegration 
of Turkish military forces must not 
be given undue weight. Turkish 
armies have been disintegrating ever 
since the war began. The toll taken, 
summer and winter, by disease, 
cholera and typhus, is constantly sup
plemented by desertion due to starva
tion. The commissary department 
fails to supply the Turkish soldier 
with the minimum of daily bread he 
needs. He deserts, then, rather than 
starve. Between Constantinople and 
Konia, in Asia Minor, armies have 
been melting for more than three 
years. Terrific winters in the regions 
of Van, Erzerum and Erzingan in
troduced a third element of demor
alization, while unwillingness to fight 
of Armenian, Jewish, Greek, and Arab 
conscripts constituted a fourth. Rail
road transportation in Asia Minor and 
Syria has constantly been held up by 
bands of deserters turned marauders. 
Even disagreements between German 
and Turkish commanders are not a 
matter of contemporary news alone. 
Report said that the fall of Bagdad 
was due to the resignation of Ger
man commanders and their retirement 
from the Mesopotamian front, dis
gusted with Turkish inefficiency. 
Falkenhayn, no doubt, has cause 
enough for throwing up his position 
as head of the Turkish Asiatic forces. 
But it is too soon to conclude that 
he actually has done so and contem
plates no offensive.

The man who refuses to learn busi
ness by getting his face and hands 
dirty, usually fastens himself for life 
to the lower rounds of the commercial 
ladder, where he can go to work in 
a long-tailed coat.

Since the increased income tax went 
into effect motion picture stars have 
not been bragging so much about 
their enormous salaries. It is still 
good advertising, but somewhat ex
pensive.
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Going Back to First Principles.
In your recent editorial note on 

economy in traveling facilities you 
suggest that if the dining cars are 
taken off it will be necessary to es
tablish chains of station restaurants. 
There is another makeshift, if only 
we could have the courage to put it 
in practice: lunch-boxes or baskets.

The theory of the dining-car is to 
make the passenger every bit as com
fortable on the train as when he is not 
traveling; but we have gone much 
farther than that. We make ourselves 
more comfortable than at home. 
Many a man who, for hygienic rea
sons, or to save time, or for some 
other element of convenience, inter
mits his habits every now and then, 
and lunches in his office on a sand
wich, or a bowl of milk and crackers, 
or peanuts and a cake of chocolate, 
makes this little excursion into the 
field of the simple life without a 
thought of doing anything abnormal; 
yet when on the train the same man 
seems to deem it necessary to have 
his regular $1.50 meal in every case, 
with the same regularity as though he 
were staying at a first-class hotel.

What I mean to say is, that for one 
or two meals, when away from home, 
we ought to be able with perfect 
cheerfulness to reduce our bill of fare 
to the lowest terms. Lunch-boxes or 
baskets by the hundreds were used 
in England before the days of dining- 
cars; and I do not know but they may 
be in use there to some extent even 
at the present time. They were used 
also in this country with much satis
faction, but to a very limited extent.

Moreover, these lunch-baskets, so far 
as quality and variety of food, would 
serve as a very fair substitute for the 
dining car; a great variety of meats, 
pastries, and drinks used to be pro
vided.

In the absence of a table there is 
more or less inconvenience in eating 
while sitting in a car, but this is large
ly because we indulge in so much 
luxury and variety. In the present 
situation, however, we have learned 
to put aside some of our notions of 
self-indulgence; why not make a trial 
of simplicity in this matter?

Those roads which, within the last 
year or two, have introduced the 
fashion of peddling food from the din
ing-car through the day coaches, for 
the benefit of passengers who retain 
their seats in the coaches, can also 
give us a tip. It would not be so very 
difficult to carry out this plan, using 
a station resturant instead of the din
ing-car kitchen, as a base of supplies. 
Stopping a ten-car train twenty min
utes for dinner, when the inconven
ience of eating in day coaches is so 
comparatively small, and so short
lived, is nothing less than wasteful
ness. R. Blanchard.

A Timei-Saving Sign.
One business man who is eager not 

to offend people’s feelings, and yet 
is unwilling to waste time, has ended 
his difficulties by this notice in a con
spicuous place over his desk:
When you visit a man of 1
Tell him quickly your I „T , . : . > BusinessLeave him to his own I
Go about your own J

El Portana Cigar

This is size No. 5 
THE POPULAR SHAPE 

Handled by all jobbers—sold by all dealers

G. J. JOHNSON CIGAR CO. Grand Rapids

FOR YOUR STORE CIRCULAR
A ny of These Cuts Free Upon Request

Please Order by Number Only

No. 7#

CAPISSE
I f i t o9K iet rm mino» y 
JaaSJÜrk&Comjlŷ

=P°4r
No. 2 No. 13

Draw Trade to Your Store W ith A ttractive Cuts
“Cash in” on the great popularity of KIRK’S Soaps—KIRK’S name oa Soaps is a guarantee of 

satisfaction, both to the dealer and to his customers. Satisfied customers 
are the best advertising you can get.

Address Advertising Department. JAMES S. KIRK & CO CHICAGO, U. S. A.
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Shoe Styles and Foot Ailments.
W ritte n  fo r th e  T rad esm an .

Few people realize what a power
ful, compactly-knit, highly sensitive, 
and vital member the human foot is. 
As some one has put it, we insist that 
a pair of gloves must be soft, flex
ible, elastic and pliable, so as not to 
interfere with or deform the fingers 
and hands, yet we pay much less re
gard to the feet, which really call foi 
more resiliency and mobility than the 
hands.

The human foot is a wonderfully 
complicated mechanism composed of 
twenty-eight bones (the two sesa- 
moids included), all deftly jointed and 
bound together with tendons and 
muscles. The function of the foot is 
to bear loads, carrying them back
ward or forward at will; and, in order 
that they shall maintain their natural 
shape and health, and perform the 
many difficult tasks required of them 
through all the years, they should re
ceive far more care and attention than 
is commonly accorded to them.

Intelligent and cultured people— 
people who are careful about other 
matters vitally connected with their 
health and general fitness—are often 
careless about the health and well-be
ing of their feet. Any kind of shoe 
that happens to appeal to the eye is 
forced upon the unwilling foot. As 
a result people acquire crooked toes, 
enlarged joints, corns, bunions, flat 
feet, fallen arches, callouses, turned- 
over heels and vamps, painful macera
tions and lesions of a more less seri
ous and chronic nature. As a result 
of their studies, orthopedic surgeons 
are now generally agreed that foot- 
ills such as those enumerated above 
(and many others that might be cat
alogued) are due mainly to the grad
ual development of artificial require
ments and unnatural conditions im
posed upon them by our modern ways 
of living.

Custom has decreed that people of 
civilized countries shall insert their 
feet in bags of cotton, lisle thread or 
silk, called a sock or stocking, which 
in turn shall be thrust into a leather 
sheath, known as “shoe.” The for
mer is often too small to accommo
date the foot with any degree of com
fort; while the latter is, for the most 
part, more or less arbitrarily shaped, 
according to the dictates of fashion. 
As a natural result, the toes of the 
foot are buckled up, crowded togeth
er; undue and injurious pressure is 
brought to bear on the instep by the 
buttoning or lacing process; while the 
excessive height of heels—especially 
in certain types of shoes designed for 
women's wear—throws the weight of 
the body forward upoij the ball of the 
foot.

In order that the foot may carry 
the weight of the body upon the 
longitudinal arch, and thus distribute 
it equally from heel to ball, the na
tural straight-forward position of the 
perfect foot should not be disturbed 
by an arbitrarily-designed last—one 
that bends the great toe outward, and 
imparts an outward swing to the en
tire foot. And there should be suf
ficient room in the forward part of 
the shoe to allow the toes to lie 
straight in a perfectly natural posi
tion; for in their ground-gripping 
function, it is of the greatest impor
tance that they have a certain amount 
of resiliency and mobility. But this, 
in many types of shoes worn at pres
ent, they assuredly do not have.

It is little short of amazing to con
sider what strain, hardship, stress and 
torture people knowingly or unwit
tingly impose upon their feet. They 
change from a wider to a narrower 
last without consulting the require
ments of the foot; they crush their 
toes together in a pair of pointed 
shoes built for style but with little 
regard to anatomical requirements; 
they insist on being fitted short, be
cause forsooth a short shoe appeals to 
them as being neater looking than a 
longer shoe. Women who have been 
wearing a pair of shoes with low. 
commonsense heels, will buy a pair 
of colored kid boots with French heels 
from three-quarters to a full inch 
higher than the shoes they have been 
wearing. Thus the weight of the body 
is suddenly changed, bringing exces
sive strain on the ball of the foot— 
whereupon she proceeds to “toe out” 
perceptibly—to walk mincingly and 
gingerly, as they must walk who 
flagrantly violate nature’s laws.

The simple, blunt truth is too many 
people are trying to fit their heads in
stead of their feet, when they come to 
buying a pair of shoes. We have 
made a sort of fetish of “style” and 
“fashion.” Hundreds of thousands of 
people in this country—not all of 
whom belong to the fairer sex by any 
manner of means—had rather incur 
the risk of getting foot-ailments than 
be considered out of style in their 
footwear appareling.

Some one has made the discrimi
nating statement that the proper fit
ting of a pair of shoes begins with the 
sock or stocking. If the foot of the 
stocking is too short for the member 
it is supposed to clothe, the toes are

f There’s N othing
Like Leather 

W hen W ell
Put Together

No. 8490—Men’s Gun Metal Blucher, extra rubber welt, special 
fibre sole, sizes 5 to 12. Storm and wet proof. A foot satisfier and 
a profit maker, $3.75.

Rindge, Kalmbach, Logie Company
Grand Rapids, Mich.

J
WHAT INK DID

Sold the shoes to you and in turn 
sold them to your customer.

What the Shoe Did
Made a profit for you, and made, 

not one, but many a Good Customer 
for you..

Such shoes as our number 407 will 
do all this and more for you. Order a 
case. Note the double Vamp and Tip 
where the wear comes. This is made 
in that Rawhide Color, so much in de
mand, double nailed, 6-11 EE@ $4.15.

Hirth-Krause Co.
Hide to Shoe Grand Rapids, Mich.
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forced into an unnatural position. 
Short fitting in stockings is often 
followed up by short fitting in shoes. 
The stocking should provide ample 
room for the foot so the toes may lie 
straight, as nature intended they 
should. And they should so lie in the 
shoe—in order that they may flex 
backward and forward, thus enabling 
the toes to grip the ground in the 
act of walking. It is only thus that 
one can walk a natural gait—and walk 
without injuring the feet. And the 
weight of the body must be proper
ly distributed, otherwise an abnormal 
strain is thrown upon certain parts 
of the foot—with inevitable injury.

If shoes are built upon a correct 
last—one that conforms to the anatom
ical requirements of the perfect or 
normal foot; and if one gets his or 
her correct size in such a shoe—it is 
possible to have style and foot-com
fort and foot-health all at the same 
time. The scientifically-built shoe, the 
shoe that conforms to nature’s re
quirements, may be quite as “stylish” 
looking, so far as outward appear
ances go, as the incorrectly-built shoe; 
but there’ll be a world of difference 
in the comfort and health of the shoe. 
But the main requirement of the foot 
is toe-room.

One may not agree with Prof. 
Hirshberg when he says: “If the 
public will shake off their thraldom 
and slavishness to the ruling pow
ers of ‘fashion’ and will take the bit 
between their teeth and go to the 
glove makers for shoes, poorly shod 
feet, with their corns, bunions, ham
mer toes and fallen arches, will all 
become things of the past.” Undoubt
edly people will smile when they read 
his suggestions of “Gloves for the 
Feet,” but the fact remains that wrong 
styles in shoes, and arbitrary ideas 
in the selection of footwear are, to 
a very large extent, responsible for 
the increasing menace of foot-ail
ments; and when this fact is consid
ered along with the other indisputa
ble fact—namely, that shoemaking is 
now upon a more scientific basis than 
ever before in the history of the 
world—the only inference is that peo
ple are too careless and indifferent in 
the selection of their footwear. They 
are fitting their head rather than their 
feet. Cid McKay.

Three Thousand Miles Away.
W ritte n  fo r th e  T rad esm an .
B om bs a re  b u rs tin g  in th e  a ir ,
W ire le ss  w o rk in g  everyw here, 
S u b m arin es  b en ea th  each  w ave 
S eek ing  th e re  fo r b abes  a  g rav e ;
T hen  we s ta g g e r  w hen  th e y  say  
“W a r’s th re e  th o u san d  m iles aw ay .”

In tr ig u e  p lo ts  in M exico,
B ridges blown in V anceboro ,
I .u s i ta n ia  th e  knell
R ung  by h e a r tle s s  sons of hell;
God forb id  t h a t  w e should  say  
“ W a r’s th re e  th o u san d  m iles aw ay .”

.Spies in  d ip lom atic  corps,
H idden  w ire le ss  sho re  to  shore,
F a la b a  an d  G ulfight sunk,
E v e ry  t r e a ty  n a u g h t b u t ju n k ;
Oh, m y God! how  can  th e y  say  
“ W a r’s th re e  th o u san d  m iles a w ay .”

W hile  w e hold i t  a ll a  joke 
H a lifax  goes up  in sm oke,
O ur own c itie s  hav e  th e ir  tu rn .
D epots, docks, an d  sh ip s  th e y  b u rn ; 
W ho’s th e  m an  w ill th e n  d a re  say  
“ W a r’s th re e  th o u san d  m iles aw ay .”

I f  th in g s  a re  n o t a s  th e y  seem —
All is b u t a  lovely d ream —
H elp  u s  th e n , Oh God, to  w ake,
F ro m  o u r eyes  th e  sca le s  now  take ,
P'ee th e  sam e  w a r h e re  to -d a y  
T h a t’s  " th re e  th o u san d  m iles aw ay .”

C h arle s  A. H ea th .

Getting Mail Orders.
We have built up a good little mail 

order business for our department store 
in a small Pacific Coast city by confin
ing our efforts to the state in which we 
are located, and offering several induce
ments that the big mail order houses 
cannot give because they do business 
over a wider area with a greater number 
of people. Instead of sitting by and 
decrying the mail order houses for cut
ting into our field, we have gone right 
after them in their field, and are making 
a success of it.

Whenever a customer, in buying in 
our store, cashes a refund check from 
one of the larger mail order houses, we 
know that that customer is a prospect 
for our mail order department. We 
therefore send out a letter soliciting his 
mail order business, and in a good many 
instances we get it.

We prefer to work on a small list of 
live customers, and to drop from our 
mailings any who are not interested. 
The first time we weeded out one mail
ing list we asked the customer to answer 
a letter if he didn't want to be dropped. 
About 10 per cent, of our list answered, 
so we cut the other 90 per cent. off. 
Thus we make every circular count, and 
we save our postage.

Our strongest advertising point is that 
we pay postage on all orders except gro
ceries and hardware. Since all our cus
tomers are located in our state we can 
offer this inducement, which the big 
houses cannot meet. Again, our con
centrated circularizing saves us enough 
postage to pay for the service.

Because we are right on the ground 
we can take farm produce in payment 
and can extend credit to deserving cus
tomers. Of course, the big houses can’t 
do that. And our proximity enables 
us to give prompter service and to know 
our field better.

We subdivide our mailing list so that 
we know whether customers are house
holders, and whether they are married 
or single. We save our postage by not 
sending men’s wear catalogues to single 
women and so on.

All our letters emphasize the reasons 
why we can serve our field better than 
can the big houses. And as a result we 
are building up our mail order depart
ment all the time.
ment all the time. C. W. Reid.

The shutting off of motor power in 
1800 Grand Rapids establishments dur
ing the past week has been a remarkable 
object lesson for the people. Only a 
few institutions undertook to evade the 
order and only one was so nasty over 
th situation as to force the Power Co. 
to cut its wires. General Manager 
Freshney exhibited the courage of a 
soldier and the patience of a saint and 
added to his already long list of ad
mirers by the masterly manner in which 
he handled a critical situation without 
friction and along the lines of least 
resistance. A less resolute man would 
have failed in the attempt and a less 
courteous gentleman would have created 
many sore spots which are, happily, not 
now in evidence.

The trouble with the good advice 
the preacher gives is that the good 
people in the town are the only ones 
who ever hear it.

In Stock 
T  o-Day

Men’s Hood 
4 Buckle 

Gaiter
Full Double Sole 

Interlined 
@

$2 83

G e t them  while you can

G rand Rap id siShoe &T̂ ubber(o
The Michigan People Grand Rapids

SERVICE SHOES
that will stand up under all conditions and tests are good 

ones on which to build your business.

The H. B. Hard Pan (Service)
Shoes

have stood the test of time. Season after season they have 
been subjected to the severest test that any shoe could be 
put to by thousands of out door men in every walk of life.

They have stood up and today they are regarded as the 
standard in service shoe values. Dealers who have handled 
the H. P. Hard Pan shoe for years say it is more widely and 
favorably known than any other line they have ever had.

From the very first the aim of our factory has been to 
produce the best service shoe the market offered. By using 
at all times the very best of materials we have been able to 
maintain the high standard of quality in our line.

Your spring trade will demand a large number of service 
shoes. Prepare for that business now by laying in a supply 
of the H. B. Hard Pan Service Shoe.

You cannot go wrong on this line.

HEROLD-BERTSCH SHOE CO.
Manufacturers of Serviceable Footwear GRAND RAPIDS, MICH.
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Some Uncertainties Concerning the 
Third Liberty Loan.

W ritte n  fo r th e  T rad esm an .

Interest in financial matters begins to 
center on the third Liberty loan, which 
will probably be $5,000,000,000, and pos
sibly $6,000,000,000, the date of its issue 
and the rate of interest it will bear. 
W hisperings from Washington indicate 
a desire to have the interest rate placed 
at 4 per cent. Bankers say it will be 
difficult to dispose of the bonds unless 
they bear a higher rate of interest. Of 
course, this would be true unless there 
is an early peace. The strong, tendency 
toward a 4 per cent, interest rate on the 
part of the Treasury Department may 
be highly significant as indicating an 
expectation of an early peace, in which 
event both the 3}/2 per cent, and 4 per 
cent. Liberty Loan bonds would go to a 
premium, and the Government, if it 
issued bonds at a higher rate of interest, 
would be subject to criticism for poor 
financing. This seems to be the most 
logical explanation of the determination 
of the Government to keep the interest 
rate down to 4 per cent, in view of the 
discount on the present outstanding is
sues. If this is the true situation, Sec
retary McAdoo should be commended 
as the difference between a 4 per cent, 
bond running thirty years and a 4¿4 per 
cent, bond of the same maturity, would 
be, on a $6,000,000,000 issue, just $900,- 
000,000 in interest, a little less than the 
total of our National debt before the 
European war began. From this it can 
be seen that the public will not be in
formed of the rate of interest or 
amount of the loan until just before the 
date of flotation. Should Germany ex
press a willingness to hold a conference 
and discuss peace on the terms laid 
down by the President in his address to 
Congress, the Government could safely 
launch the loan at 4 per cent, interest. 
If, however, Germany remains stubborn 
and threatening, a higher rate would 
probably be necessary. It seems odd, 
but the German war lords are really 
dictating the rate of interest to be paid 
by the United States on its war bonds.

We are all somewhat weary of war 
discussion and guessing as to what is to 
happen in business, but it is an un
pleasant necessity as the influence of 
our participation in the conflict pene
trates to the innermost parts of every 
business enterprise and. by reflect action, 
affects every man, woman and child in 
the country. It is only by the use of 
calm courage, and right thinking the 
crisis which we are passing through, 
can be successfully met. The spirit thus 
far shown by our business interests, es
pecially in Michigan, shows the staunch
est kind of patriotism. It is the spirit 
that, echoing on down through the line 
among all classes that will win this war

and cause the United States to emerge 
the greatest and grandest Nation in the 
history of the world, not so much due 
to its resources and wealth as to its 
splendid man and womanhood and its 
high ideals. The attitude of the busi
ness men of the country in this strug
gle is the external evidence of the high
er trend of thought which is making 
this Nation an example to the world.

There is now looming up large a 
proposition to have the Government 
adopt the system of licensing industry 
in order that non-essentials in war may 
be dispensed with and the labor and 
capital thus saved diverted to proper 
channels. The system has been in oper
ation in France and England and banks 
and bankers have for some months 
lecognized their obligation to the Gov
ernment and have favored war indus
tries in financing any and all industries. 
One financial paper gives an illustration 
of how that would be applied, saying, 
“Take, for instance,- a capitalist who 
might come to American bankers and 
ask for a loan of $1,000,000 to finance 
an enterprise for the production of a 
fine velvet which business instincts tells 
him will be in great demand after the 
war, the project may be sound and bas
ed on the best judgment possible, but 
we are at war and the users of fancy 
velvet will have to wait. That $1,000,000 
is needed more urgently in industries 
which the Government considers vital 
to the success of the war.” While this 
is a rather far fetched illustration, some 
legulation is undoubtedly necessary in 
cider that the war may be successfully 
prosecuted. War is a disturber of life, 
industrially and socially, but the inevit
able is realized and an unusually cheer
ful compliance with the demands of the 
situation is noticeable.

Hotels are rigidly complying with 
Hoover’s rules as meatless and wheat
less days, and conservation of sugar. 
Prompt compliance is made with closing 
hours decreed by the fuel administra
tion. In a trip including a number of 
smaller cities in Western Michigan the 
writer heard only the expressions, “We 
must all do our bit in every way. Our 
boys are doing theirs in the trenches 
and in the camps, getting ready. Our 
sacrifice is nothing to them.” Some 
question the wisdom of the latest fuel 
order in certain lines, but all are willing 
and eager to comply when convinced 
of the necessity. Criticism is of the 
constructive nature and there is a whole 
hearted loyalty. Its expression is heard 
on the trains from traveling men, lum
ber jacks, laborers, railroad men and 
from - many who speak our language 
with difficulty. This spirit not only be
speaks victory in war, but a continuance 
of business during the conflict and in
creased prosperity when peace comes.

Business Conservation
As RECEIVER or TRUSTEE this Com

pany is now running two railroads, a 
steamship line, furniture factory, shoe 
manufacturing concern, several lumbering 
operations, transfer business, and stores of 
various kinds.

Our services are available for^ those 
embarrassed in business, or those in need 
of expert management.

All consultations strictly confidential.

Audits made of books of municipalities, corporations, 
firms and individuals.

The Michigan Trust Go.
OF GRAND RAPIDS
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It is the heart throb of a great Nation 
in this terrific struggle for right.

In spite of the decision of the United 
Slates Supreme Court that stock divi
dends cannot be considered income, the 
Collector of Internal Revenue an
nounces he will collect the income war 
and excess profits tax upon them. Louis 
H. Porter, who conducted the case in 
which the decision was rendered (Harry 
R. Towne, of the Yale & Towne Manu
facturing Co., vs. Mark Eisner, Internal 
Revenue Collector) says that on Jan. 
8, 1918, the Supreme Court reversed the 
judgment of the District Court and held 
the shares of stock received by Mr. 
Towne in 1914 were not taxable income 
to him. This would clearly indicate 
that the ruling of the Internal Revenue 
Collector is, to say the least, incorrect. 
Under our system of Government an 
executive officer is given no power to 
hold a statute inconstitutional. That 
privilege is vested solely in the courts 
It is apparent that if an executive officer 
could properly disobey the direct man
date of a statute because he thought 
the statute unconstitutional, there would 
be an immediate end to constitutional 
government and the substitution in its 
place of despotic executive despotism. 
The law of 1913 held stock dividends 
non-taxable, but the statutes of 1916 and 
1917 were not before the Court and 
they in items declare stock dividends 
are taxable income. Until a court de
clares the later statute invalid, the In
ternal Revenue Collector feels it in
cumbent upon him to enforce them. It 
will be thus seen that the first announce
ment sent out to the effect that stock 
dividends did not form taxable income 
was misleading. It is to correct that 
false impression that attention is again 
called to the matter. It would seem 
there is no course left open but to pay 
income tax on stock dividends under 
protest, pending a further Supreme 
Court ruling which will include the 
statutes of 1916 and 1917.

Paul Leake.

The Store In the Community.
When the little town was started 

a good many years ago, the need for 
a store was uppermost in the minds 
of the people in the community and 
finally one came and located. This 
store when it came into town brought 
capital, the result of savings elsewhere 
and in other lines perhaps. It added 
wealth to the community and increas
ed the population of the community, 
but the most important thing it did 
was to bring to that community a 
service—a brand new stock of goods 
to be sold at reasonable prices so that 
every one in the community might 
walk into the store, see the goods, 
and select his needs. This was truly 
a service very much appreciated.

The need for that store is just as 
apparent to-day as it was when there 
was no store there, but the fact that 
it is with us, that we see it every day, 
makes it easy for us to forget its 
benefit—the service it renders to the 
community. It gathers the goods 
from the great central markets, places 
them on display where they may be 
had at a moment’s notice upon the 
payment of a reasonable profit, which 
profit is exacted for service and is a 
community enterprise benefit. It

gathers the goods from where they 
are produced and not wanted and 
brings them to the point where they 
are not produced and are wanted. 
This is the function of the merchant, 
and in that sense he becomes a pro
ducer and the profit which we pay to 
the merchant is for performing such 
service.

More than that, the store makes the 
community a more desirable place in 
which to live, it adds to the conven
iences of the community. The store 
pays taxes in proportion to invest
ment, the taxes go to support the 
schools, the roads, paying the officers, 
township, county and state, and be
comes a financial asset to the state, 
county and community as well as a 
service asset. Then the merchant 
through the fact that he is a good 
merchant imbued with the spirit of 
service, adds another element to the 
community. He supports charity, the 
churches, the schools, the chau- 
tauquas, the lecture courses, young 
people’s enterprises, the entertain
ments, the forces that give life and 
stability to the community.

The merchant is a community build
er as well as a business builder and 
the fact that he has spent a whole 
life in the retail business in the com
munity without getting rich is ample 
evidence that he has rendered a serv
ice which has not been overpaid. The 
store is a part of one of the impor
tant institutions of the community, 
state and nation—business. A com
munity cannot develop, grow and 
prosper as it should grow and develop 
in proper proportion and relation to 
each other. Business is the heart of 
the institutional life of any commun
ity to give full credit to the impor
tance of the local store for the good 
it does and the good it has done, and 
to continue our loyal support that it 
may continue as a developing, up
lifting factor in community life and 
development. We need the store just 
as we need the bank, the church, the 
elevator, the school, the home, good 
roads. We should support each and 
all of these because each and every 
one of these institutions goes to make 
up prosperous, happy communities, fit 
to live in. E. B. Moon.

Boycott of German Trade.
Rochester, N. Y., Jan. 29—If there 

is any virtue in the proposed general 
boycott by American firms of German 
industry after the war, now is the 
time to declare it. For the Kaiser, his 
heir, and the chiefs of the General 
Staff, drunk with the diplomatic vic
tory of disengaging Russia from the 
war, are transferring one million, six 
hundred thousand troops to the W est
ern front, there to sacrifice another 
million of Germans, if need be, to 
bolster up Prussian autocracy. It will 
nbt avail them, but thousands of 
American lives will be the forfeit, un
less the big business interests of Ger
many are able to show the Kaiser 
and his advisers the utter economic 
ruin of Germany by such a course. 
The sharp insistence of American 
business firms to this end may suf
ficiently arouse industrial Germany 
to a sense of their peril.

F. L. Fishbaugh.
Don’t get the idea that everybody 

makes mistakes and that they cannot 
be helped. They can be stopped, and 
a good disciplinarian will stop a lot of 
them.

OFFICE OUTFITTERS
LO O SE LE A F SPE C IA L IST S

737-239 Pearl St. ( u u  tht b rille  Gru! Ridili. Mich.

M ichigan Bankers & M erchants’ 
Mutual Fire Insurance Co.

Fremont, Michigan
We are organized under the laws of Michigan and our officers and 

directors include the best merchants, bankers and business men of 
Fremont.

We write mercantile risks and store buildings occupied by our 
policy holders at 25 per cent, less than the board rate established by 
the Michigan Inspection Bureau.

If you are interested in saving one-third of your expenditure for 
fire insurance, write us for particulars.

Wm. N. Senf, Secretary.

Hi Fourth N ational BankHQ
|  United States Depositary

Savings Deposits

Commercial Deposits

3
Per Cent Intereet Paid on 

Savinfi Deposits 
Compounded Semi-Annually

Per Cent Interest Paid on 
Certificates of Deposit 

Left One Year

Capital Stock and Surplus

$580,000

WM H. A N D ER SO N , President LAV A N T  Z. C AITKIN, V ice President
J. C LINTO N BISHOP. Cathier ALVA T . EDISON. Aaa’t Cashier

During all the Years
Since Grand Rapids was a small village away back in 
1853 this bank has served this section to the best 
of its ability and always with the idea of serving the 
community as it served its own interests. The Old 
National Bank has grown along with Grand Rapids 
but it never has lost the old neighborliness which made 
it the financial center when Grand Rapids was in the 
making. We extend that same neighborliness to you.

T he Old N ational Bank
Monroe at Pearl No Branches
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To Increase Loans.
At a cost of $125, an Iowa bank in

creased its mortgage loan business 
60 per cent., putting on $600,000 ot 
new business with the farmers of its 
section, in less than a year, the vice- 
president says.

The campaign opened with news
paper announcements that the time 
was ripe for placing such loans, that 
the bank had the money, and that it 
had never failed to have the money 
ready when the farmer wanted it.

Then a letter went to every land 
owner in the county, repeating the 
talking points and enclosing a card 
for the land owner to fill out. This 
showed the number of acres, the total 
acreage under cultivation, the value 
of the buildings, and the location of 
the farm. Two points, however, the 
letter omitted—the rate of interest and 
the terms.

The bank wanted enquiries. It 
knew that the farmers who would be 
interested in loans would ask about 
these two points. Then when it de
termined which farmers were interest
ed. it would have a mailing list for 
intensive cultivation.

The farmers did enqu&re. With 
their enquiries they returned the 
cards, filled in. The bank followed 
up these cards closely, checking the 
list over frequently and going after 
those who had not come in for their 
loans. The business credited to the 
campaign was easy to trace—it was 
merely a matter of making a total of 
the loans from the cards.

Charles Chase.

are generally bundled up with string 
and stored away. This is particularly 
true of the various clearing house 
slips.

To overcome this one bank boxes 
all record slips. After they are bal
anced the clearing house slips are 
placed in a large envelop, which is 
then dated. All these envelops are 
then laid in order in large cardboard 
boxes built to fit the envelop sizes. 
Each box holds two months’ supply. 
When it has been filled it is neatly 
lettered and stored away where refer
ence is easy. After a year or two the 
records are thrown away and the 
boxes used over again.

The boxes cost this bank about 20 
cents each. They are much easier to 
pack and store than are awkward 
bundles. This institution treats simi
larly all records not referred to often 
enough to be placed in the general 
file, yet too valuable to discard at 
once. H. T. Clarence.

She Saw the Need at Once.
A young woman desired to transact 

some business requiring an official 
signature. A woman friend recom
mended the women’s department of 
her bank as the best place for her to 
go. Before the papers could be sign
ed, however, a witness was necessary 
for the usual identification, which 
meant a second trip to rhe bank, be
sides the witness’ time.

After the business was finished, the 
woman manager said to the young 
woman: “If you had carried an ac
count with us, it would not have been 
necessary for you to secure your wit-

GRAND RAPIDS 
C I T Y  T R U S T

NATIONAL CITY BANK 
& S A V I N G S  B A N K

CAMRAU SQ U A RE
T h« con v en ien t b an k s  fo r o u t of tow n people. L ocated  a t  th e  v e ry  c e n te r  of 

th e  c ity . H andy  to  th e  s t re e t  c a rs—th e  In te ru rb an e—"the h o te ls—th e  shopping

d,*t Ont "account of ou r location— our la rge  t r a n s i t  fa c ilitie s—o u r safe> deposK  v a u lts  
and  o u r com plete  serv ice  covering  th e  e n tire  field of banking» o u r  In s titu tio n s  m u s t 
be th e  u ltim a te  choice of o u t of tow n b an k ers  and Indiv iduals.

C om bined C ap ita l and  S u rp lu s ....................................$1,724,300.00
Com bined T o ta l D eposits ...........................................  JO,168,700.00
Com bined T o ta l R esources .......................................  13,157,100.00

G R A N D  R A P I D S  N A T I O N A L  C I T Y  B A N K  
C I T Y  T R U S T  & S A Y I N G S  B A N K

•A S S O C IA T E D  __________

A Serviceable Memorandum.
Recognizing the tendency of de

positors to forget little duties, one 
bank endeavors to overcome the 
weakness by distributing four little 
memorandum tags. These tags about 
the size of a silver dollar, are made o: 
bright red cardboard. A small metal 
clip is attached so that it can be fas
tened to the page of a book or of a 
calendar.

On the first reminder “statements" 
is printed: on the next, “coin wrap
per;” on the third, “check book,” and 
on the last one “note due.” When
ever a customer asks for a new check 
book the teller clips one of these 
tags onto the last page.

If the depositor requests some coin 
wrappers a tag is put in the package.

The clerk explains that this is a 
reminder for the customer not to run 
out of the things he needs. The idea 
has been so successful that the bank 
contemplates adding new red tng^ 
bearing the words “rent due,” “de
posit slips,” and “safe deposit rent.” 

T. C. Harwood.

Less Space Is Needed.
Banks receive during one day all 

sorts and sizes of slips bearing add
ing machine figures which represent 
the amounts of checks received from 
out-of-town correspondents and from 
the clearing house. After the day’s 
work these slips have comparatively 
little value; but as they form a part 
of the cash record the bank saves 
them usually by bundling them up 
with a rubber band and tossing them 
into a corner or a hex After there 
is a large enough accumulation they

ness outside the bank. One dollar 
starts an account that entitles you to 
this service.”

In anticipation of future needs of 
this kind, and also because she was 
impressed by the helpful attitude of 
the bank, the young woman started 
an account from her next pay check.

M. H. Johns.

This Gets Women’s Savings.
An Eastern bank obtained 2,400 girl 

members for a Christmas savings club 
one year by sending a woman repre
sentative into stores and offices in 
the vicinity of the institution. This 
representative obtained the consent 
of the management in each place to 
give a brief talk to the individuals, 
at the same time presenting each 
one with a booklet on thrift. It is 
estimated that 60 per cent, of the 
aggregate amount paid out to the 
club depositors the next Christmas 
was turned back into regular savings 
accounts. In this way the girls, be
sides becoming members of the club, 
developed into regular savings cus
tomers. The plan has been followed 
for several years with considerable 
success. R. P- Watson.

Both Sides Work For Them.
On the back of the checks where 

the endorsement would normally be 
placed, a Canadian bank has printed 
a notice advertising its savings de
partment. The space must be seen 
on each check when the owner en
dorses it. Because of this it is as 
good advertising as could easily be 
found, an officer feels.

W. M. Bostwick, Jr.

Do Not Delay
Do you know what would be the 

disposition of your property if you 
died without a will?

Do you realize the possible delays in 
settling your affairs; the dangers of 
your property going to those for whom 
the results of your life’s work were 
not intended?

If you did you would not delay. 
Write or call for our booket on “De
scent and Distribution of Property.”

Rrand RapidsTrust Rompahy
M ANAGED BY MEN YOU K NO W

OTTAWA AT FOUNTAIN. BOTH PHONES 4391
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Why the Ann Arbor Convention 
Should Be Held.

Ann Arbor, Jan, 28;—Why hold the 
twentieth annual convention of the 
Retail Grocers’ and General Mer
chants’ Association of Michigan at 
Ann Arbor, February 19, 20 and 21, 
when large expense.of time and 
money seem a waste in this time of 
conservation?

Because this Association ’enlists a 
body of men who come together for 
counsel in their respective lines of 
business, which is very essential in 
these strenuous times.

Because these representatives from 
the State will assemble for three days 
for intense study of the great prob
lems confronting the retailer.

Becatise the world is in the crucible 
of trial as never before in its history 
and to study ways ana'means will be 
of benefit to all who .attend.

Because the retail grocer has sus
tained a great loss on,account of the 
war, and must devise plans for bet
tering conditions.

Because the merchant is, or should 
be, taking his task seriously and anxi
ously looks forward to such a garner
ing as this where representatives 
meet to study the field and the work, 
in order that they may be fitted to 
carry on their business successfully.

Because the programme committee 
has arragned for three question box 
periods when perplexing problems 
will be solved and the man “in the 
dark” will lie enlightened as to his 
course in the future.

Because mingling with his associ
ates in business will put life and ener
gy in him and inspire his "dropping” 
spirit with new light and hope for a 
brighter and better future.

Because the retail grocer has a very 
large part to perform in helping our 
Government win this war by educating 
his customer to comply with the Food 
Administrator’s wishes. Mr. Prescott, 
our State Food Administrator, will be 
present and enlighten you on any 
questions you wish to ask.

Because the Ann Arbor delivery 
system, which is recognized by 'our 
Government as one of the best in the 
country, will be open for inspection 
and opportunity will be given to see 
the actual work carried on.

Because Ann Arbor merchants will 
give the delegates a royal welcome, 
and after strenuous hours of work and 
deliberations will see that your stay 
in their midst will be enjoyable. Op
portunities for relaxation will be pro
vided for. Theo. H. Trost, Sec’y.

From State Secretary Bothwell.
Cadillac, Jan. 29—A list of “Rea

sons Why” the twentieth annual con
vention of the Retail Grocers and 
General Merchants Association of 
Michigan should be held in Ann Ar
bor has just come to hand from the 
Secretary of the Ann Arbor conven
tion committee.

Among the reasons we find that the 
programme committee has arranged 
for a question box, where the problem 
that vexes you may find an answer. 
Another is that State Food Adminis
trator Prescott will give you concrete 
reasons why the grocer has such an 
important part in the conservation of 
foods needed by the Government; and 
again Ann Arbbr merchants have the 
distinction of owning a delivery sys
tem of National repute and it is to be 
our privilege to view it in operation 
and to have the inside facts in con
nection with its operation explained 
to us by one who has had actual ex
perience with it and who has helped 
to bring it to the present state of per
fection. Again we will have the priv
ilege of investigating the Ann Arbor 
system of credit rating, which is also 
one of recognized value and benefit to 
the merchant. Again we will have the 
opportunity of visiting the University 
of Michigan—a place that we all have 
heard of, but few of us have had the 
opportunity to visit.

In addition to all of these Ann Ar

bor merchants will give a royal wel
come to all who attend because there 
has never been a time when the ne
cessity of retail merchants standing 
shoulder to shoulder has been so ap 
parent as the present and we are as
sured that what is lacking in the way 
of feasting the inner man will be more 
than made up by the mental feast 
prepared for each one of us in order 
that we may feast our eyes on the 
increased sales of profit producing or
ders through more efficient methods 
of conducting our Dusiness.

It has been my privilege to have 
spent some time with the committee 
in Ann Arbor and I can assure the 
readers of the Tradesman that the 
hospitality of Ann Arborites is of the 
finest kind and the convention hall 
is exceptionally well adapted to our

needs. I want to add my earnest in
vitation that of Secretary Trost, of 
Ann Arbor Association, that you may 
all come with a full determination to 
rub elbows with your fellow mer
chants in order that you may take 
and use some of his ideas and that he 
may take and use some of yours.

J. M. Bothwell, Sec’y.
To Get a Personal Touch.

One depositor, a young railroad 
man, who received $1,800 for personal 
injuries, was induced through an East
ern bank’s advertising letters to put 
the money in a savings account. Lat
er, this account kept diminishing 
steadily by withdrawals of $25 and 
$50.

An investigation into the habits of 
the depositor disclosed that he was 
gambling. The bank asked him to 
call, and the manager had a frank 
talk with him. He accepted the man
ager’s advice that he put the balance 
of his funds in a first mortgage.

The man was agreeably surprised 
to learn that the bank was interested 
in him. Finding that he could rely 
on the advice given him there, lie be
came a good customer.

J. M. Regan.

The undertow of selfishness may 
not be visible in the current of love, 
but it’s there just the same.

Lobster Sardines 
Pickles Sausage 
Oysters Spaghetti 

Swiss Cheese 
Goulash Raviola 
Chile-Con-Came

These make up the usual 
Dutch lunch—but what 
will you serve to drink?
For years the host and hostess have been asking themselves 
that same question — especially whenever the occasion hap-
Sens to be one of those cozy little after-theatre or “in- 

etween-times” parties. Now, there is a ready answer—«

a  b e v e r a g e :

This distinctively new creation in soft drinks is sparkling—snappy 
—delicious. It is healthful with the who!c :omeness of the choicest 
ingredients—appetizing with the bouquet and agreeable bitter tang 
which only choice hops can impart. It is sure to “hit the spot”— 
sure to encounter no prejudices.

Bevo—the all-year-’ro u n d  soft d rin k

tjood w/Mixer
Yo u  w ill find Bevo—

In pasteurized bottles, hermetically 
patent-crowned—at inn s, restau
rants, department and drug stores, 
soda fountains, picnic grounds, base
ball parks, dining cars, steamships 
and  other places where refreshing 
beverages are sold.

G uard  A gainst Substitu tes
Have the bottle opened in your presence, first seeing that the seal has not been 
broken, and that the crown top bears the Fox. Bevo is sold in bottles only— 
and ia bottled exclusively by

A n h e u s e r -Busch , St . L ouis

Aiàiitîuser-uüscli Lranch
Dealers GRAND RAPIDS, MICH.

15B
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Preliminary Preparations For Unex
pected Company.

Emergency supplies are almost as 
necessary on the pantry shelf as in 
the medicine-closet. I am not sure 
but that now, when all sorts of food 
are so scarce, and many sorts pro
hibitive in price, if not out of mar
ket altogether, it is more important 
to have “first-aid" food supplies on 
hand than in ordinary times. But 
what I have to say applies in any con
ditions in any average home. It rep 
resents a principle rather than hard- 
and-fast details. I have in mind the 
dread, which might just as well be 
the joy, of unexpected company, on 
wash day, or when the maid goes 
out, or on other occasion when one 
has prepared for a plain, warmed- 
over dinner, and the Man brings home 
a friend without warning. You have 
read about it in the funny stories; to 
menfolk it is a great joke, perhaps. 
To the woman caught off-guard it is 
a tragedy.

The only way to feel really safe is 
to have habitually on the pantry shell 
material for “emergency meals.” It 
is well, of course, to have these sup
plies in good quantity—enough to 
last all winter and see one through 
any number of emergencies. Not a'l 
of us can afford to do that, but we 
can lay by a modest store for such 
occasions. And it pays.

Consider the nature of these emer
gencies. In the first place, you are 
pretty sure to be caught short of 
milk and cream on the very night 
that the man arrives who is particular
ly fond of soup and a good cup of 
coffee with cream. Very well, always 
have on hand, sacredly set aside for 
“first aid,” not only an extra pound 
each of tea, coffee, and cocoa, but a 
can or two each of condensed milk 
and evaporated cream. The latter is 
a good substitute for milk in making 
cream soups; it may be added to a 
bit of cold vegetable or broth, and 
you will be surprised to see what a 
good soup you will be able to serve 
in no time.

Of course, it is well to keep on 
hand also a few cans of soups; a very 
plain dinner can be “dressed up” with 
a hot soup to start with and a cup of 
coffee at the end.

A jar of peanut butter is invaluable. 
It makes a delicious soup with cream 
or milk added, and if you are short of 
butter—as you are very likely to be 
these days when only a millionaire 
can afford to have it at all (and he 
has to pawn it to pay his income tax!) 
—it will at a pinch fill the gap on the 
table. It will pass very well as a vol
untary war measure to save butter 
for the army.

If you keep a few cans of fish and 
meat on hand, a good dinner can eas.- 
ly be planned and cooked by the use 
of a little ingenuity. Canned chicken 
can be creamed, in a pie, chopped in 
croquettes with tomato or white 
sauce, or served a la Newburg, with a 
little sherry. A can of tuna fish can 
be used in the same ways. If, instead 
of a chicken-pie with crust, you use 
the chicken (or fish, if you prefer) 
in a scallop with rice on top and 
cracker-crumbs, it will be quite as 
good. And that reminds me: Keep 
cracker-crumbs on your shelf for 
scallops and croquettes.

These cans of chicken or fish also 
will serve to make a delicious salad 
for your dinner or supper, especially 
if you are lucky enough to have on 
hand a bit of lettuce or celery to add 
to it, and a couple of hard-boiled eggs. 
If, in addition to these you have on 
hand cans of veal loaf, ham and beef, 
salmon, sardines, mackerel, potted 
meats, you can defy Mr. Man to do 
his worst with unexpected company, 
and always be ready for a quick, ap
petizing meal at any hour, from soup 
to sandwiches.

The market supplies certainly a suf
ficient variety of canned stuffs—roast 
beef, corned beef, sausages, bacon, 
smoked beef, and even codfish cakes— 
to afford you material for a substan
tial breakfast if the guest stays over
night and you haven’t an egg in the 
house. And if there does happen to 
be an extra egg or two, your condens
ed milk and evaporated cream will 
help you to muffins and pancakes, 
puddings and custards, as well as if 
you had the fresh article.

With a bottle of mayonnaise dress
ing on your emergency shelf, you can 
concoct your salad not only of canned 
meats, but of fruits, fresh or canned, 
pineapple, peaches, pears, or of nuts 
and raisins. A jar of honey or a bot
tle of maple-syrup is enough to “get 
by” with if you have some hot bis
cuits or pancakes.

Baked beans are now to be had in 
cans so well flavored that when heat
ed in the oven they will deceive a 
very knowing judge of the home-made 
kind. I have been fooled by them, and 
I know something about baked beans. 
There is Boston brown bread, too, 
canned and ready to steam!

There are so many kinds of canned 
vegetables in the market that it is 
really hard not to fill up your shelf 
with them alone. Take a half-hour 
some day and see what your well- 
supplied grocer has awaiting your or
der for your “first aid” kit. Do not 
overlook the can of mushrooms that 
will add distinction to your bit of 
steak, and make it go twice as far;

Mr. F lour M erch a n t:
Y ou  can  o w n  and  con tro l your  

flou r trade. M ake each  c lerk  a  sa les 
m an  in s te a d  of an  order tak er.

W rite  u s  tod ay  
for e x c l u s i v e  
sa le  proposition  
cover in g  your  
m ark et for

PurityPciienl \ 
Flour

W e m ill str ictly  
choice M ichigan  
W h eat properly  
blended to pro
duce a sa tis fa c 
tory  all-purpose  
fam ily  flour. 

GRAND R A N D S GRAIN & MILLING COMPANY.
G R A N D  R A P ID S , M IC H .

T h e  Sack th a t keeps the f lour IN and the d irt O U T ,

Sold in Sanitary Tin Packages— 
2, 5, 10, 15 and 25 lb . pails— 

by all wholesale grocers 
See Quotations in Grocery Price Current.

* ir y *
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Fleischmann’s Yeast
will perform the same valuable 
function in making war-time 
bread foods that it does in 
wheat bread.

The Fleischmann Company 4 4  4
4* +U * A

Red Crown 
Gasoline for Power

The modern motor and improved carburetors have demon
strated beyond question that gasoline made especially 
for motor fuel—as Red Crown is made—will give the most 
power—the most speed and the most miles per gallon.
Red Crown, like your automobile, is built to specifica
tions and Red Crown specifications have been worked 
out by the most eminent petroleum chemists and auto
mobile engineers available.

Red Crown conta'ns a continuous chain of boiling point 
fractions,' starting at about 95 degrees and continuing to 
above 400 degrees. It contains the correct proportion of 
low boiling point fractions to insure easy starting in any 
temperature—the correct proportion of intermediate boil
ing point fractions to insure smooth acceleration—and the 
correct proportion of high boiling point fractions with 
their predominence of heat units to insure the maximum 
power, miles and speed.
These are the things that make Red Crown the most ef
ficient gasoline possible to manufacture with present day 
knowledge.

For sale everywhere and by all agents and agencies of

ST A N D A R D  OIL COM PANY
(INDIANA)

Chicago U. S. A.

4 A k 4
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or the can of peas and carrots that, 
added to your cold meat and pota
toes, will give you a hearty stew.

Only a little while ago a sudden 
dropping-in of friends at dinner 
caught me with only meat enough for 
two. Imagine the inner welcome that 
met the two men whom my husband 
brought home without warning! I 
hadn’t time just then to appreciate 
the tribute to my resourcefulness.

Fortunately, I had right on hand 
a bit of onion and some peas, carrots, 
and potatoes. Stew, of course. I put 
the peas in the center of the platter, 
heaped the stew roundabout, and gar
nished the edges with bits of toast- 
It looked like a generous supply. With 
it I served scalloped rice and tomato 
with cheese grated on top. The whole 
was hearty enough, and it went round, 
too.

Keep a jar of anchovy paste on 
hand, an appetizer can be fabricated 
on very short notice with a bit of 
toast and a sliced olive on top. Many 
kinds of cheese come in jars nowa
days, and there are crackers in tins 
that keep indefinitely. Cheese with 
toasted crackers and coffee demi-tasse 
give tone to any dinner.

Of course you will try to have on 
hand always plenty of cereals, flour, 
and baking powder; with canned fruits 
and jellies—surely you made up lots 
of these last summer!—you can make 
a delicious dessert on short notice.

The main thing is to keep the emer
gency supply intact. As soon as you 
have used anything from it, replace 
it at once. Buy the best of canned 
things, and do not let them get stale. 
A year is long enough to keep any
thing of this sort. It is worth while 
to attend to this matter. Your emer
gency may some time be due not to 
unexpected company, but to a sudden 
storm that shuts away the grocers’ 
and butchers’ carts for two days at 
a stretch. The feeling of security is 
worth all the trouble and cost.

Prudence Bradish.

Running a Store Is Not Such a Great 
Snap.

Earl Park, Jan. 29—Once upon a

time a man sold his farm and went 
to town and spent the money for a 
store.

The store had been running forty 
years and had a good lot of customers. 
It was fairly prosperous and had ev
ery prospect of continuing so.

The man conducted the store a 
year. Then went broke. He went 
broke because he did not know nearly 
so much about running a store as he 
did about running a farm. He went 
broke because he had the mistaken 
idea that the money gained from run
ning a store was very much in the 
nature of retiring upon a perpetual 
vacation.

Now we are in the store business 
because we want to be. If we didn’t 
like it we would get into something 
else. But we never had any idea that 
running a store was something just 
anybody could do without any pre
vious training.

It every day is getting more and 
more to be the case that the correct 
operation of a store is almost in the 
nature of a profession. At least it 
calls for a high grade of technical 
training and knowledge. One must 
know window trimming. He must 
know advertising. He must know 
merchandise and where to get it. He 
must know his customers and their 
demands. He must be something of 
a financier. He must have credit. H t 
must have energy. He must work. 
We are not trying to write here an 
encyclopedia for merchants. We are 
merely trying to impress upon you 
the fact that running a store is not 
fun. It is work and serious work at 
that.

And then the people outside of the 
retail business often imagine, or pre
sume to imagine, that operating a 
store is a quick and easy way to 
wealth. This is the most erroneous 
idea of all. At least it has proven so 
in our case. We are making a living 
and a little besides. Everybody can 
be able to do this no matter what his 
station in life—no matter whether he 
be rich or poor. But we venture to 
say that counting the hard work, the 
long hours and the experience re
quired to run a business like this suc
cessfully, that we are getting only a 
very moderate return. Then it must 
be remembered that a merchant has 
to have money invested. He has a 
right to expect to get moderate re
turns on that as well as upon the work 
he does.

Running a store is not a snap. It 
is not a royal road to wealth. But it 
is a high grade, legitimate calling and 
one that we thoroughly love.

E. Hackley.
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You Should Carry All
Franklin Package Sugars

W omen who get used to buying Granulated 
Sugar from you in neat Franklin Packages will 
prefer to buy Dainty Lumps, Powdered and 
Confectioners Sugars in the same way. They 
like the clean, strong packages that will not burst 
in the market basket or cupboard as will a thin 
paper bag.

It will pay you to sell A LL your sugar in the 
time-saving Franklin Packages.

“A  Franklin Sugar for every use**
Cartons packed in 24, 48, 60 and 120 lb. con

tainers according to grade

Cotton bags of granulated sugar packed 
in lOO lb. sacks and in barrels

M ade from  S ugar Cane

The Franklin Sugar Refining Company
PHILADELPHIA

We solicit shipping accounts from country dealers 
SCHULZE BAKING COMPANY GRAND RAPIDS, MICH.

Real Whole Wheat Bread
Don’t tell your customers “there is no real whole 
wheat bread in this country.” It may be true that 
there is no real whole wheat flour—but in

Shredded Wheat Biscuit
you have the real whole wheat bread quite differ
ent from ordinary whole wheat flour bread, be
cause more thoroughly cooked. It is 100 per cent, 
whole wheac, nothing added and nothing wasted 
or thrown away. It is made digestible by boiling 
in steam, drawing into filmy, porous shreds and 
then baking in coal ovens. It contains more real, 
body-building nutriment than meat or eggs and 
costs much less. Tell your customers to substi
tute it for meat on meatless days. Delicious for 
any meal with sliced bananas, stewed prunes, 
baked apples, or other fruits.

Made only by

The Shredded Wheat Company, Niagara Falls, N. Y.
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Farmer’s View of the Strangling of 
Production.

Geneseo, N. Y.. Jan. 28—The most 
important industry in the United 
States to-day is war. It is time that 
we regard it purely from a business 
standpoint; there is no place for senti
ment or hysteria or trying to make 
ourselves believe it is a minor oper
ation of a temporary nature.

It is said that “Food will win the 
war.” The food production of the 
United States in 1918 will not equal 
that of 1917, unless we have excep
tional conditions, which are:

1. Favorable weather.
2. Additional capital.
3. More labor at the disposal of 

the farmers.
The farmers’ liquid capital is not 

adequate to meet the emergency, and 
the amount of labor in sight will not 
justify the planting of an acreage 
equal to that of last year. Not half 
the Federal farm loans made will be 
used for food production. They are 
contracted to pay off debts and ex
isting mortgages. Three-eights of the 
farmers are renters and cannot bor
row a cent from this fund. Renters 
and farmers carrying a mortgage feel 
they must “play safe” and will re
trench in the production of crops re
quiring much labor, because, should 
a poor crop year occur, it will bring 
financial ruin to many.

Most food administrators seem to 
have the idea that their main function 
in life is to make this war as easy 
as possible for the American public, 
at the present moment, without re
gard to the future cost of such ease, 
either to themselves or our Allies. 
They have no conception of the ne
cessity of maintaining production. 
The present Federal Food Admin
istration does not regard crop pro
duction as within its scope, and the 
lack of recognition that they are so 
closely inter-related as to be insepara
ble parts of a whole is bound to cause 
waste and bring disaster to the work 
of both organizations.

A delegation of New York farmers 
recently told Secretary Houston that 
a famine threatens the land in 1918. 
They were told they should be hope
ful and talk patriotic, but neither will 
grow food. The growing of food Tor 
1918 is one of the most serious prob
lems confronting the world to-day. 
Awake or we perish. We have basked 
in fancied security long enough.

I differentiate between food regula
tion and food control. As I see it, 
regulation is a degree of control. The 
food regulation we have had is 80 de
grees compared with food control, 
and food control will mean zero and 
a freezeout for some, or 110 degrees 
and a hot time for others. They are 
both temperatures we may exist under 
for a short time, but we are not equip
ped to live in.

There is a large mass of the Amer
ican people who firmly believe that 
the time is now ripe for the Govern
ment to step in and absolutely regu
late foods and food prices. They seem 
to believe that the producer is a thing 
apart from the distributer, that they 
can manage to attack the one without 
injuring the other. They seem to be
lieve because it is perhaps possible 
to control in some measure the out
put and price of steel cars or coal, 
or even textiles—although the regu
lation of these is attended by many

difficulties, as is now apparent in the 
case of coal—that the same can be 
done with food. They fail to ap
preciate that manufacture is usually 
carried on by large firms in factories, 
designed and equipped for the produc
tion of a more or less narrow line of 
product, that these have been organ
ized for a specific purpose and that 
they cannot be readily converted or 
utilized for any other.

The public seem to imagine that 
food prices can be just as easily con
trolled, failing to appreciate that in 
these United States some forty-five 
millions of people derive their living 
from agriculture and some ten to 
eleven millions are directly employed 
in the working of the farms.

In the main, food production is not 
carried on by corporations, but by 
small units, and the six and a quarter 
million American farms are homes in 
which the farmer, with perhaps one 
hired man and the aid of the family, 
produces food. Few have a fair 
knowledge of the cost of production. 
This is not peculiar to farmers. There 
are few retailers—grocers, dry goods 
men, etc.—who know where their 
money is made. Like the farmer, they 
know at the end of the year whether 
they have more or less than they had 
the year before.

More and more details which enter 
into the production of farm products 
are being emphasized. Contact with 
other men, the good roads, the auto
mobile, the free interchange of ideas, 
the rural delivery, with its daily pa
per have so changed the farmer’s 
mind that he is becoming a business 
man. The bulk of the crops are grown 
by men of the calibre we have pre
sented and disposed of in all sorts of 
ways. In a normal course of events, 
the farm will have several different 
lines of endeavor. On a well balanced 
Eastern farm it has been found that 
there are usually at least five differ
ent lines which are developed to 
a large extent, and frequently up to 
fifteen more to a lesser degree. If 
wheat looks promising they may in
crease the acreage from 10 to 20 per 
cent, without any serious harm, or 
they may increase the number of cat
tle without unduly disturbing condi
tions.

If we limit the price they are to re
ceive for milk, they need not ship it; 
it can be converted into butter. The 
skim milk can be fed to the hogs. If 
the price on butter, as well as on 
milk, be limited, they convert it into 
cheese, and cheese is going to be a 
good product to sell just so long as 
the British government insists on 
buying it here. Legislation can never 
force the farmer to produce, for un
less the price is adequate he will move 
on to something else; limit him on 
cheese, and instead of turning to dairy 
products he will produce veal or some 
other meat; limit meat, he will turn 
to crops, grains, potatoes, etc. If the 
public insist on fixing a maximum 
price at which potatoes can be sold, 
as well as a minimum, and the max
imum does not offer enough, he will 
turn to beans or oats or some other 
staple which can be saved a year or 
two if need be. In the meantime he 
can get his own living from the farm, 
and the man in the city can whistle. 
We may fix the price on one thing, 
and if not satisfactory, the farmer 
will turn to the next until in utter



January 30, 1918 M I C H I G A N  T R A D E S M A N 19

weariness and disgust he quits and 
gives up farming.

That is the ultimate end of food 
control. Food control can merely em
barrass production, at least the food 
control which has been proposed so 
far, for if low food prices and a maxi
mum production are considered im
perative, there is only one way in 
which that can be secured and that 
would be to put the whole Nation on 
a meal ticket and draft everybody 
and put everyone at work. Take all 
the individuality out of the men and 
we would hive a condition like Ger
many, where the time lost by the 
workers waiting in the bread line for 
their meal ticket and then for the 
meal is far greater than the food is 
worth. The German farmers were to 
turn over everything to the Govern
ment, but it would take an inspector 
for every hen to see that he did not 
eat the egg she laid.

The policy of so controlling the 
present crop, that it creates a lack of 
confidence in the minds of the produc
ers, is not only a National but an in
ternational peril.

From the reports of the German 
government on food production we 
find that in 1914, before the war be
gan or the year it began, Germany 
produced two and one-half millions 
of tons of proteins. At the end of 
the first year of war, in spite of all her 
preparation and in spite of the fact 
that the laborer on the farm was not 
taken—for in Germany the labor is 
done largely by women—and in spite 
of economy of the most drastic type 
ever known, with all these provisions, 
the production dropped to 1,500,000 
tons. The succeeding year it fell to 
1,200,000 tons. It was a signal fail
ure, but in Great Britain, where for 
two years there was no price fixing, 
and in France, where there was less 
than in Germany, the production of 
proteids increased.

The controlling of agriculture has 
never yet been a success. The state 
control of manufactures is one thing. 
But to affirm that because they may 
be controlled, therefore farming must, 
is a false analogy. The vast territory, 
the scattered workers, weather .con
ditions, all prevent control. What, 
then, shall we do? Shall food prices 
be allowed to soar?

Would it not be wise to ask first, 
have they soared? Prices have, but 
what about values? It is true that we 
are paying more in dollars and cents 
for a bushel of wheat than we were, 
but has the money the farmer receives 
any greater purchasing power than 
the money he previously received? 
Whereas he formerly paid labor $1.50 
a day he now pays $3 to an inferior 
type of labor; whereas he paid the In
ternational Harvester Company, or the 
plow trust, $1 for a machine, he now 
pays $2; whereas rie once paid 8c a 
pound for binder twine, he now pays 
19c. In other words, is the purchasing 
power of the money the farmer re
ceives any greater than it was before, 
and incidentally, is food higher than 
other commodities or lower?

The statistics indicate that for the 
ten leading staples on July 1, 1917, 
the farmer got just twice as much as 
he got July 1, 1916, but if we com
pare the prices of forty-four commod
ities in March, 1917, with the average 
for the years 1910 to 1914, we find 
that the wholesale price is now $1.56, 
where it formerly was $1. When we 
take these same commodities in the 
hands of the retailers, we find that 
so far as forty-four leading foodstuffs 
are concerned the price is but $1.38 
in March, 1917, whereas it was $1 in 
1910 to 1914, so that when we com
pare the price of food to the public 
with the price that the farmer is pay
ing, we find that the ratio is not main
tained, that the price the consumer is 
paying is not exorbitant. Economies 
have been effected both by the whole
saler and the retailer in distribution 
and the consumer has received the 
benefit of same.

Food constitutes but 40 per cent.

of the expenditure of the working 
man’s dollar; in some cases even less. 
Why not concentrate or at least de
vote some attention to the remaining 
60 per cent., instead of having it all 
centered on food. To jeopardize 
food producers by compelling food
stuffs to be sold at a relatively low
er price than other commodities is 
certainly “blatant folly and rank in
justice,” as a British Royal Society 
report states.

We hear the argument that high 
food prices bring special hardship on 
people of small means and if prices 
remain high we are bound to have 
riots and disturbances of different 
characters in our centers of popula
tion. The condition exists, but this 
economic inequality is not a war pro
duct. It is a problem which has trou
bled the world throughout its entire 
existence; the age-long problem of , 
our whole political and social fabric.

How shall we combat it, you say? 
What is the remedy? It seems that 
“something must be done.” It is 
said that this is a war condition, but 
it is not; it may be seen in New 
York City or any other city at any 
time. The remedy is not to make 
food cheap and single out this one 
thing to bear the burden. Such a pro
cedure will not abolish penury and 
poverty. The extension of charity 
will never solve nor correct the evil. 
It will merely maintain it. The con
ditions underlying the cause of the 
poverty must be considered. It no 
more concerns the food producer than 
any other person, but it does concern 
all. Certainly we cannot expect the 
food producer and food distributer 
to be sacrificed because the rest of 
society do not wish to undertake the 
proper consideration of an evil, for 
if we undertake to provide chdap 
food, to provide for such people at 
a price which will not return the 
producer and distributer a just re
ward for their labors, we must give 
back a reward to both in some indi
rect way or else penalize them for 
being in this line of work.

We have but to go to Europe and 
see nations at work in the attempt to 
control food, to see the extremely 
chaotic condition they are now in, 
and they are certainly not yet out of 
it. Out of all the work that has come 
forward so far, we have it on the au
thority of the Royal Society Commis
sion on Food in Great Britain that 
“the producers of food might advan
tageously be left to work out their 
own salvation.”

And what about the distributer, the 
“speculator” we hear so much about 
but so few of us have ever seen, the 
man whom our demagogues say ex
ist although wediave laws on the stat
ute book to put him in jail if he has 
broken the law? How few we find 
that have committed wrongs which 
would permit of their being indicted, 
much less convicted. Out of 400 com
plaints reported for investigation to 
a certain government department, not 
a single one was found to be guilty 
of any violation of law. Both in 
Great Britain and in this country com
mittees of enquiry of all types and de
scriptions have failed to find evidence 
of any material damage or detrimen
tal effect from speculation.

Germany undertook to wipe out the 
middleman. She managed to do it to 
her sorrow. The last condition is 
worse than the first, for no govern
ment control has proven as valuable 
as that which is maintained under in
dividualistic liberty and free compe
tition. The farmers take great risks 
—those of weather, diseases and in
sect attacks, labor as well as those in 
marketing, which latter are also shar
ed by the “speculators.” This spring 
the British farmers bought young cat
tle which they proposed to feed, and 
then found that the price of meat was 
fixed by the Government at a price 

.which would not enable them to feed 
grain to the cattle. The result, of 
course, was that a large number of 
lean cattle were thrown on the market;

six lean bullocks were killed where 
five would have provided the same 
amount of food had they been fat
tened, to the detriment of all.

In every case it is found that the 
Food Control problem ultimately 
works back on to the producer and 
reacts for good or ill on the consumer. 
The point to remember is this: Great 
Britain has realized that she has been 
fortunate in not going so far as Ger
many in food control. Price fixing 
is established in Great Britain and 
as fast as the price has been fixed 
on one commodity it was found in
evitable that it necessitated the fix
ing of price, on another, and then an
other and yet another, even labor it
self, until the authorities began to 
realize that the entire trade of the 
country, land, labor, money, produc
er, distributer and consumer are so 
bound together that they have by ■ 
their regulations formed an inextrica
ble tangle of official regulations which 
furnish as complete a strangulation 
as it is possible to devise.

This country will be wise to take 
warning, to realize that the inevitable 
end of price fixing and food regulation 
of the European style is a meal ticket 
and .people standing waiting in line 
wasting more hours of valuable time 
than their rations are worth. It in
volves countless officials, masses of 
printing and stationery, interminable 
delays, endless frauds, wholesale 
forgeries and absolute degeneracy of 
the people of the community.

On the other hand, the appeal to 
the individual to come forward and 
of his own initiative work for the 
benefit of his nation, his* State and his 
fellow men, will develop in us such 
a standard of morals, such a realiza
tion of the rights of others, that we 
shall advance in spite of the war rath
er than be degraded by it.

Germany has blundered in food con
trol. Great Britain is now making the 
same mistakes that Germany made in 
the earlier part of the war; both know 
they are in error. Must we repeat 
the blunders they have made to prove 
that they are both now in their right 
mind when they state that food con
trol is a failure?

If we fail in food production de
mocracy is lost. We are the last re
sort. We must, and we will, win.

Samuel Fraser.

Rea & W itzig
PRODUCE
COMMISSION
MERCHANTS

104-106 West Market St. 
Buffalo, N. Y.

Established 1873

Shipments of live and dressed 
Poultry wanted at all times, and 
shippers will find this a good 
market. Fresh Eggs in good de
mand at market prices.

Fancy creamery butter and 
good dairy selling at full quota
tions. Common Belling well.

Send for our weekly price cur
rent or wire for special quota
tions.

Refer you to the People's Bank 
of Buffalo, all Commercial Agen
cies and to hundreds of shippers 
everywhere.

Watson-HigginsMlg.Co.
GRAND RAPIDS. MICH.

Merchant 
Millers

Owaed by Merchants

Products sold by 
Merchants
Brand Recommended 

by Merchants

NewPerfectionFlour
Packed In SAX O LIN Paper-lined  

Cotton, Sanitary Sacks

v= — ^

Dandelion Vegetable Butter Color
A perfectly Pure Vegetable Butter 

Color and one that complies with the 
pure food laws of every State and of 
She United States.

Manufactured by W ells Sc Richardson Co. 
Burlington, Vt.

The Richest Flavoring
Mapleine is so rich tha t a few 

drops will flavor more food than a 
teaspoonful of other flavorings. 
Acquaint a housewife with this 
and she becomes a patron of 
Mapleine. * * Crescent Mfg. Co- 
Seattle. Wash. Order of jobber or 
LouisHilfer Co., 1205 Peoples Life 
Bldg., Chicago, (M-95)

Crescent

Mapleine
The Delicious Golden Flavor

Chocolates

Package Goods of 
Paramount Quality 

and
Artistic Design

G . B. R E A D E R
Jobber of

Lake, Ocean, Salt and Smoked Fish, and Oysters 
in Shell and Bulk

1052 N. Ottawa Ave. Grand Rapids, Michigan

Conservative j nvesfors p atronize J*rades/nan / | dvertisers
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Suggestions For the Hardware Deal
er in February.

W ritten for the Tradesm an.
If the annual inventory has not 

already been completed, it should be 
furnished early February. Stock-tak
ing as early as possible in the New 
Year has come to be the rule in the 
hardware trade; and where it is de
ferred until February, unforeseen con
tingencies are usually to blame.

With many merchants, the after
inventory sales are begun in January. 
They can be continued early in Feb
ruary. Such sales serve a variety of 
purposes. Through the medium of 
price features, they attract people to 
the store. These people buy, not 
merely the featured articles, but reg
ular lines carrying a normal margin 
of profit. This in turn helps to make 
the winter months pay their way. 
Finally, there is the desirable object 
of clearing out odds and ends of 
stock brought to light in the course 
of the stock-taking, and which could 
only be carried over at a loss.

Throughout February, business will 
need to be stimulated by every agency 
at the hardware dealer’s command. 
Special sales, newspaper advertising, 
window and interior display, are all 
necessary to bring business to the 
store; and many merchants make a 
feature of circular advertising as well.

Yet however successful these vari
ous agencies are in stimulating trade 
in the winter months, the average 
hardware dealer will not find himself 
rushed to death with business. Rath
er, he will find considerable time on 
his .hands. These odd moments and 
occasional spare hours can be used to 
advantage in studying improvements 
to store organization, store arrange
ment, selling and collecting methods, 
and other items of importance to the 
well ordered business.

Following this, the initial prepara
tions can be made for the spring cam
paign. New goods should be ordered, 
and selling plans prepared. The mail
ing lists can be checked over, the 
paint campaign arranged beforehand, 
and a lot of good preparatory work 
can be done which will leave the mer
chant’s hands free for more impor
tant things in the anticipated busy 
season.

During February an effort may be 
made to get in touch with prospects 
by outside canvassing. The merchant 
who sticks continually inside his store 
is apt to grow rusty. In February 
the hardware dealer will usually find 
some time to get out. To be “always

on the job at the store” is a good 
policy, perhaps; but there are times 
now and then when the merchant can 
do himself and his business a good 
turn by breaking away from his us
ual surroundings.

There are some lines which can be 
pushed to advantage by an outside 
canvass. Building prospects are gen
erally pretty well-known before spring 
opens, particularly in small places. 
Even under the present conditions 
there will still be some building, and 
probably a great deal of thrifty re
pairing and renovation. It should not 
be difficult, particularly in small 
places, for the hardware dealer to get 
a line on what new work is being 
undertaken for the coming year. By 
calling on the owners or the builders, 
some business could surely be secur
ed. A tour of the local factories will 
probably uncover a certain demand 
for tools, belting, paint and glass. If 
time permitted, the farmers might be 
personally canvassed for wire fencing, 
cream separators and general hard
ware lines. If the dealer cannot go 
into the country for this purpose, he 
can reach a good many customers 
over the rural telephone.

All this work may not be immedi
ately productive; but it will help in 
the big drive for future business. It 
is my personal conviction that no 
honest, sincere effort at business-get
ting is ever ultimately lost. Good 
advertising is always worth money, 
even if it does not bring immediate 
sales.

Yet in the direction of advertising 
there may be room for improvement. 
Too much hardware advertising is 
merely perfunctory. The dealer be
lieves that advertising pays. He con
tracts for so much space daily, with 
one, two or three changes of copy ev
ery week. Then he gets up his copy 
any old way, with the mere idea of 
calling attention to certain seasonable 
goods and filling the contract space. 
He has a notion that the advertising 
should in some fashion help to sell 
the goods; but his mind has been too 
lazy or too harassed with other in
terests to figure out just how this re
sult is produced.

Now the process whereby adver
tising produces results is very simple. 
It is practially identical with the pro
cess whereby the salesman behind the 
counter sells goods. A customer is 
sufficiently interested to ask to see 
a certain article; and it is up to the 
salesman to convince him that the 
article shown will serve his purpose 
and is worth the price. Newspaper 
advertising is just the previous step 
to this. Through the newspaper the 
hardware merchant talks to the in
dividual reader. The reader is inter

ested sufficiently to glance at the ad
vertisement; it is up to the advertiser 
to get that reader further interested 
in some article, or in the store itself, 
to such an extent that he will come in
to the store. Once he comes into 
the store, good salesmanship should 
do the rest. Of course there are many 
cases where the advertisement not 
merely brings the customer to the 
store—but actually makes the sale; 
but advertising is successful even if 
it merely brings people into the store.

Has your advertising accomplished 
these results? Is it a series of heart- 
to-heart talks with the people of your 
community; or is it merely so many 
perfunctory words regarding this, 
that or the other article? Study to 
improve your copy; and then to im
prove your system of getting it up. 
Are your advertisements changed reg
ularly? Is the copy handed in early 
enough to ensure careful attention on 
the part of the compositor and proof
reader? These are small items, yet 
they are important.

H A I I M C C C  o u r  o w n  m a k eI l / i i U ' l  U O J  Hand or Machine Made
Out of No. I Oak leather. We guarantee them 

absolutely satisfactory- If your dealer does not 
handle them, write direct to us.

SHERW OOD HALL CO., LTD.
Ionia Ave. and Louis St. Grand Rapids, Michigan

cMc Ready-Made

■ PRICE CARDS
y are  neat and attractive  and 

cheaper th an  you can make 
them —40 cts. per 100 and up.

Write for Samples
c a r iSe l l  MFG. CO.

Dept. Jt, 338 B’w ay, New Yorb

WM. D. BATT
HIDES, WOOL, FURS 

AND TALLOW
28-30 Louis St. Grand Rapids, Mich.

A sk about our w ay
BARLOW  BROS. Grand Rapids. Mich.

ANNOUNCEMENT
Our 1918 sample line of

WINTER GOODS
is now ready

Mackinaw Coats, Blanket-Lined and 
Sheep-Lined Coats, Sweater Coats, 
H ockey Caps, Fisnnel Shirts, Socks, 
G loves and Mittens.

Square Blankets, Stable Blankets, 
Robes and A uto Shawls.

Our salesmen are now on the road and 
our representative in your territory  will 
advise you as to the date he will call.

BROWN & SEHLER GO.
Home of Sunbeam Goods

GRAND RAPIDS, MICHIGAN

Foster, Stevens & Co.
Wholesale Hardware

157-159 Monroe Ave. :: 151 to 161 Louis N. W.

Grand Rapids, Midi.

T E L E P H O N E
OUR COPPER METALLIC

ÉflSInaK&SRiaSiA LONG DISTANCE LINES
TKBffl ST AWAIT YOUR CALL

/L TTwn pf TI
J\ Connection with 117,000 Telephones

fcMMdileHlW  in Detroit
250,000 Telephones in Michigan

CITIZENS TELEPHONE CO.
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So, too, it will pay to organize your 
window display work, to plan ahead 
and systematically the series of dis
plays you intend to put on during the 
year, and to gather and jot down as 
occasion may offer any new display 
ideas that may occur to you.

Perhaps your plan of collecting ac
counts may be improved. Perhaps a 
change in the store arrangements 
would save footsteps. Perhaps the 
show cases and silent salesmen would 
be the better for a little varnish. 
These are items to attend to now, 
when you have time. They all help 
to better business; and they are worth 
your attention.

Use your odd moments in February 
to reorganize your store, to encour
age your salespeople, to get in touch 
with customers, new and old; and to 
prepare systematically for a good 
year’s business. Victor Lauriston.

How Much Sugar Do You Use? 
W ritte n  lo r  th e  T rad esm an .

Fifty-three heaping spoonsful of 
granulated sugar make one pound. 
Eight such spoonsful a day—two for 
cereal or fruit and six for the tea and 
coffee—make fifty-five pounds a year, 
or more than one pound a week. 
Many individuals use more than this 
in addition to all the pie, cake, cookies, 
fried cakes, pudding, jam, jelly, pre
served or canned fruit, ice cream, 
lemonade and candy which they con
sume.

A cupful of sugar is one-half pound. 
This amount in the rule for a cake 
which may be cut into twelve gen
erous pieces—each person consuming 
two-thirds of an ounce of sugar. If 
it be a layer cake with fruit-filling or 
has a frosted top, each person will get 
a full ounce of sugar to a piece. A 
cupful of sugar for one pie, to be 
cut in eight pieces, gives each per
son an ounce of sugar. Some always 
cut such pies in six pieces only—one 
and one-third ounces of sugar to the 
piece. A cupful of sugar to one pie, 
however, applies only to strongly acid 
fruit such as sour cherries, cranber
ries, lemons, rhubarb, etc., while one- 
half cupful is sufficient for a pie made 
with whortleberries, raspberries, peach
es, plums, some varieties of apples, 
custard, mince, etc. A moderate size 
piece of such pies contains one-half 
ounce or less of sugar.

One cupful of sugar will make a 
batch of forty to fifty cookies—one 
fifth or one-sixth ounce of sugar in 
each. The same amount of sugar is 
required for a batch of about thirty- 
five fried cakes—say one-fourth ounce 
of sugar in each.

When we come to stewed or can
ned fruit, there is a wide range in the 
amount of sugar which may be con
tained in one helping. A reasonable 
estimate is an average of one-half 
pound—one cupful—of sugar to each 
quart' of cooked or canned fruit. A 
person may use anywhere from one- 
eighth to a full ounce of sugar in his 
cooked fruit at one meal. If a person 
desires to lessen the amount of sugar 
used in this way he may choose 
peaches, plums, prunes, raisins, figs, 
red raspberries, whortleberries, sweet 
cherries, sub-acid aples and the like, 
avoiding those known to be strongly 
acid. More sugar is used for acid

fruit when eaten raw than when cook
ed, and less sweetening will satisfy 
as well if cooked fruit is allowed to 
become cold or stand until sugar is 
well dissolved instead of eating warm 
or immediately after sugar is stirred 
in.

A lavish user of sugar will consume 
two ounces a day in his drink, as 
much for cereals and fruit, as much 
in pudding and pastry, making six 
ounces a day, two and two-thirds 
pounds a week, eleven pounds a 
month, or 135 pounds a year.

Limiting a person to sixty pounds 
of sugar a year, five pounds a month, 
means two and two-thirds ounces a 
day. How may he portion it out for 
each meal? To begin again with the 
teaspoon: Instead of fifty-three heap
ing teaspoonsful to a pound we can 
dip out eighty full, level, not scant. 
That means five to the ounce, or 
thirteen for a day’s allowance. One 
each for cereal, raw fruit, two cups 
of coffee and one of tea; three for 
cooked fruit and five for pie, pastry, 
pudding, sweetened sauces or dress
ing. Measured by ounces it would 
be one for drink, cereal and raw fruit 
or salad, one for pastry and two- 
thirds for the cooked fruit. In order 
to secure three a day of pie, fried 
cake, cookie, cake, pudding or some 
other dessert, one would have to 
choose small pieces or those requiring 
the least amount of sugar.

Few people have the patience to 
figure this matter down so fine and 
it is not to be expected that anyone 
will keep a pencil and pad by his plate 
and mark down every fraction of an 
ounce contained in each portion of his 
food and drink. One’s aim should not 
be to get his share of sweets accord
ing to the present limited allowance, 
but to use as little as possible to make 
food palatable or appetizing. Milk 
or cream and salt is all that is need
ful for cereals; one-third of a tea- 
spocyiful of sugar to a cup of coffee 
allows one to enjoy its rich, mild 
flavor if he wants good coffee instead 
of a drink of syrup. Cocoa and 
chocolate require about the same as 
coffee and tea even less. The open 
sugar bowl and every one allowed to 
help himself accounts for the most ex
travagant and wasteful use of sugar.

It does not conduce to peace and 
happiness to have wife, mother, sister 
or landlady continually watching and 
cautioning each one to use less sugar. 
Let her sweeten the drink for the 
adults and the cereals for the children 
—they need sweets most—and instead 
of an aggravating portion of pie, cake 
or pudding at each meal, let all go 
without until they get hungry for 
something sweet and then serve a 
generous satisfying amount.

Many people could be well and 
strong to work if no sugar in commer
cial form were to be had. A balanced 
diet of fruit, vegetables and grain 
products would furnish the system 
all needed sweets.

E. E. Whitney.

The Unconquerable Habit. 
“Believe in signs?”
“Everything but ‘fresh paint’ signs. 

I always try them out to see if they’re 
telling the truth.”

Sand Lime Brick
N othing i i  Durable 
Nothing as Fireproof 

Makes Structures Beautiful 
N o  Painting 

N o Cost for Repairs 
Fire Proof 

Weather Proof I 
Warm in Winter 
C ool in Summer

Brick is Everlasting

Grande Brick Co., Grand Rapids 
So. Mich. Brick Co., Kalamazoo 
Saginaw Brick Co., Saginaw 
Jacluon-Lansing Brick Co., Rives 

Junction

Signs of the Times
Are

Electric Signs
Progressive merchants and manufac

turers now realize the value of Electric 
Adverllslug.

We furnish you with sketches, prices 
and operating cost for the asking.

THE POWER CO.
BeU M 797 Citizens 4261

A G RICU LTU RA L LIM E 
BUILDING LIM E

W rite for Prices 
A. B. Knowlson Co.

203-207 Powers'Theatre Bldg., Grand Rapids, Micb.

Automobile Robes
Automobile robes 54 in. x 60 in. 

single plush, double plush, rubber 
interlined, ranging in price from 
$3.25 to $11.00.

54 in. X 72 in. auto robes for 
rear seat, double plush, rubber in
terlined, muff robes, mohair and 
fur effects, $7.50 to $40.00.

Auto shawls and steamer robes, 
all wool, scotch clan patterns, 60 
in. x 80 in., $6.50 to $17.00.

Sherwood Hall Go., Ltd.
30-32 Ionia Ave., N. W. 

GRAND RAPIDS, MICH.

U nited  A gency
Reliable Credit Information 

General Rating Books 
Superior Special Reporting Service

Current Edition Rating Book 
now ready

Comprising 1,750,000 names— 
eight points of vital credit 
information on each name— 
no blanks.

THE UP-TO-DATE SERVICE
Gunther Building 

CHICAGO :: ILLINOIS
1018-24 South Wabash Avenue

Leitelt
E lev a to rs

For Store, Factory 
Warehouse or Garage

Built for Service
Send for proposal on your 

requirements

Adolph Leitelt Iron W orks
213 Erie Street Grand Rapids, Michigan

P ere M a rq u ette  R a ilw a y  Co.

FACTORY SITES
AND

Locations for Industrial Enterprises in 
Michigan

The Pere Marquette Railway runs through a territory peculiarly adapted by Accessibility, 
excellent Shipping Facilities. Healthful Climate and Good Conditions for Home Life, for the 
LOCATION OF INDUSTRIAL ENTERPRISES.

First-class Factory Sites may be had at reasonable prices. Coal in the Saginaw Valley 
and Electrical Development in several parts of the State insure Cheap Power. Our Industrial 
Department invites correspondence with manufacturers and others seeking locations. All in
quiries will receive painstaking and prompt attention and will be treated as confidential.

AddreM C. M. BOOTH,
General Freight Agent,

Detroit, Michigan
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» » zz DRY GOODS, 
FANCYGOODS^» NOTIONS

Must Be More Cautious Than Ever 
to Avoid Ruin.

Just about the time that false 
prophets arise to make predictions of 
prices being at the top because they 
are higher than they were a few days 
or weeks previous, someone with a 
memory or a record comes forward 
and upsets the apple cart. This week, 
for example, a note came to hand 
from an old friend of this journal, 
giving assurance that the yarn mar
kets must be “bumping bottom” in
stead of “soaring to the coluds,” or 
“toppling to a fall,” a's buyers con
tinue to assert.

And to make this assurance worth 
while, there is attached to it an orig
inal bill for yarns and cloths sent to 
Benjamin A. Houghton by Almy & 
Brown of Providence, R. I., Nov. 4, 
1812, over a hundred years ago. This 
bill prices second quality twist, No. 
8s, at 72c a pound; No. 10s at 78c; 
No. 12s at 84c; No. 14s at 92c, and 
No. 15c at 96c. And two pieces of No. 
8 shirtings are billed up at 34c a 
yard. The construction, width, 
weight and count of these shirtings 
are not given, but it is set down for 
fact that they were not made of comb
ed yarns.

This bill is written in fine old Amer
ican copper plate on a paper that is 
yellow with age, and there need be 
no doubt of it being genuine and O. 
K. in every respect.

The subject is peculiarly pertinent 
at this time when the younger gen
eration of merchants have not yet 
overcome their belief that a price on 
anything must be dangerous, solely 
because it is high. The older mer
chants know that the level of prices 
means only a measure of conditions. 
If current conditions continue present 
prices may be “bumping bottom” as 
our correspondent suggests.

The true measure of to-day’s prices 
is the war. If the war continues to 
deplete supplies, the demand for the 
lessened quantity of goods will in
crease the price. If the war stops, 
prices will at first go down sharply. 
They may then recover and continue 
on a relatively high level until the 
supplies increase. The question mer
chants must answer for themselves 
is the one as to the probable duration 
of the war, and until that is answered 
to the satisfaction of a buyer a dis
cussion of prices means only idle talk 
based upon guessing.

A merchant who was asked this 
week what he thought of the market 
and its future said: “All I know is 
that the demand for goods is greater 
than the supply. If I talked a week 
I couldn’t say any more.” Another 
man who has been exceedingly pros-

persons since the war started stood 
ready to stake all he had made in 
three years upon his belief that pres
ent prices were on a relatively lower 
level than prices were a year ago, and 
when the final rise of 1918 was com
pared with the rise of 1917, he said, 
the prices of the latter year would 
appear very, very cheap.

This last man may be right. The 
conditions that are seen to-day can 
easily turn into a serious inflation, 
and prices will come under the sway 
of an eager purchasing of anything 
offered for sale. The war needs are 
great. The foreign needs for civilian 
purposes are great. The supplies of 
goods are being reduced because pro
duction is being reduced, among oth
er things, and owing to the very great 
earning power of some elements in the 
community there can come at any 
time a feverish expression of buying 
power such as the world has never 
seen, because there has been in the 
world’s history no other people like 
the Americans in the matter of buying 
when they really start.

In the event of a sudden break in 
prices, those who will be hurt most 
will be the merchants of integrity who 
are obligated under contract to take 
in goods in a large way. They will 
take in their merchandise, while oth
ers will endeavor by every means 
possible to find causes for cancella
tion. Should the war end quickly the 
Government contracts will not be 
canceled, but, as there will be no 
need for many of the goods bought, 
arrangements will be made to relieve 
mills without loss. Many goods made 
for war purposes and not needed will 
be thrown on the market from time 
to time.

These are the things that are fore
seen by experienced merchants and 
they are taking measures to provide 
against any contingency. In a num
ber of cases they are not selling to 
those who have canceled in the past. 
They are trying to sell to those whose 
credit has remained unimpaired 
through a long history of business. 
Some of them prefer to take all the 
chances of selling the Government all 
it will take. Others will sell only to 
a few of the largest houses whose 
reputations are more to them than 
temporary profits.

Those who are familiar with the run 
of the markets have known for some 
time that because men come with casli 
in their hands to buy they are not 
able to secure the goods they seek. 
Some selling agents prefer the credit 
payments of some customers to cash 
payments from others. The relations 
of buyers and sellers in the long run 
must be mutually advantageous if they

are to be profitable. Nothing is gain
ed in the long run by selling to a man 
who may resell your own goods and 
have them kicking about the markets 
in competition with goods being made 
and with goods sold in firm faith 
to other customers who should be 
protected. It may well be that some 
houses are limiting their business, as 
buyers say they are doing, yet that is 
not a bad business policy in these 
times.

A keen analyst of jobbing house fi
nancial statements pointed out a short 
time ago one feature of weakness in 
some of the reports that were coming 
to hand. He showed that merchandise 
accounts were doubled in size in many 
instances. At the same time liability 
accounts were also doubled. As a 
matter of pure book-keeping this 
might seem all right.

But this gentleman called atten
tion to the fact that in the event of a 
war shock to merchandise and fi
nances the merchandise account would 
shrink very fast, while the liability 
account would remain unaltered. For 
.this reason he contended that the safe 
policy to follow was to keep the mer
chandise account .very low, or keep 
the merchandise liability account 
down to about half the merchandise 
account. This would provide a lee
way for a shrinkage and would pre
vent any danger arising from forced 
liquidation.

A merchant knows that he must pay 
his debts when they are due or he 
ceases to be a merchant. The thing 
that will not interest a banker when 
he calls in his notes will be prices 
for merchandise on hand or the^value 
of merchandise on hand. He tvill de
mand payment of his note for no 
other reason than the one that he 
must have money to keep his bank 
solvent.

It is, therefore, imperative in the 
present state of business that if there 
is an expansion of liabilities for n?er- 
chandise it should be kept well in 
hand, to the end that when called on 
liquidation can proceed quickly and 
safely. Contract forms will not mean 
much if cash or ability to pay are lack
ing. It is safer to miss business than 
to do business for which payment 
cannot be secured.

It need not be inferred from any
thing that has been said here that the 
leading dry goods merchants are wor
rying. They feel that is not worth

The Book That 
Takes the Risk 
Out of Buying

For many years “ O U R  
DRUMMER” with its net 
guaranteed prices has been 
famous for taking the risk 
out of retail buying. This is 
more than ever the case now  
in these unusual times. It 
not only makes buying se
cure from the price stand
point, but it removes uncer
tainty in the way of getting 
goods. Back of the prices in 
this book are huge open 
stocks of the merchandise it 
advertises.

Butler Brothers
Exclusive Wholesalers ot 

General Merchandise.

New York Chicago 
St. Louis Minneapolis 

Dallas

The Work Shirt Scarcity 
A  TIM ELY  W A R N IN G

In face of the fact that there is a great scarcity of raw material 
that enters into the manufacture of WORK SHIRTS, it would be 
advisable to anticipate your wants early.

Prices on this class of merchandise have not reached their climax. 
Our line is complete and includes all styles and qualities.

I Quality Merchandise—Right Prices—Prompt Service

PAUL STEKETEE & SONS
WHOLESALE DRY GOODS GRAND RAPIDS, MICH. I
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while to worry about anything. At 
the same time there is an underlying 
tone of conservatism in high places, 
and the asking prices on many lines 
of merchandise are merely an expres
sion of opinion of what goods may be 
worth if the trade takes it into its 
head to buy without full conscious
ness of what can come along at any 
time.

Many more sales could be made 
every day if merchants wished to ex
tend credit, as they did before Febru
ary of last year. And a great many 
sales could be made for cash if mer
chants felt that the goods were actual
ly needed for consumption. Some 
merchants feel that if goods are sold 
out of the country, to the Government 
or to the Reipl Cross consumption is 
assured in so far as any comeback is 
concerned. They do not feel that be 
cause some jobber wants to put down 
an order for 500 cases, when his 
trade normally takes but 250, his good 
credit standing should be permitted 
tp dominate the sale. The purchase 
may turn out all right, and if the war 
goes on it probably will. But it can 
go very wrong, especially if the war 
blows up suddenly.

It is less than a year ago since fu
ture cotton dropped 6c a pound in a 
day and spot cotton 3c a pound in the 
same time. With this fact of trade 
before them the buyers of merchan
dise who will plunge into the un
known ought to be placed under 
guardianship for the better good of 
the whole trade. That sort of thing 
would be true co-operation for the 
purpose of winning the war and win
ning it right for the long future of 
the dry goods business.

How Prussianism Forever Blighted 
Germany.

New York, Jan. 28—Until the out
break of the war in 1914 I maintain
ed close and active personal and busi
ness relations with Germany. I was 
well acquainted with some of the lead
ing personages of the country. I 
served in the German army thirty 
years ago. I took an active interest 
in furthering German ideas in Ameri
ca.

I do not apologize for, nor am I 
ashamed of my German birth. But 
I am ashamed—bitterly and grievous
ly ashamed—of the Germany which 
stands convicted of having deliberate
ly planned and precipitated war; of 
the revolting deeds committed in Bel
gium and Northern France; of the in
famy of the Lusitania murders; of in
numerable violations of the Hague 
convention and the law of nations; 
of the abominable and perfidious plot
ting in friendly countries and shame
less abuse of their hospitality; of 
crime heaped upon crime, in defiance 
of the laws of God and man—all done 
on the specific order of the Kaiser 
in the name of the German people 
and under the alleged auspices of Al
mighty God.

I cherish the memories of my youth, 
but these very memories make me cry 
out in pain and wrath against those 
who have befouled the spiritual soil 
of the old Germany in which they 
were rooted.

There is abundant evidence that 
the overwhelming majority of Amer
icans of German descent meant what 
they said when they swore sole and 
full allegiance to America. They will 
not permit the blood in their veins to 
drown the conscience in their breast. 
They will heed the call of honor be
yond the call of race.

I believe we should speak out, be
cause our voices will reach the ear 
and the conscience of the German

people when no other voices can.
There are some who will still find 

it hard to believe that the Germany 
they knew can be guilty of the crimes 
which have made it an outlaw among 
nations. But do you know modern 
Germany? Unless you have been there 
within the last twenty-five years, not 
once or twice, but at regular inter
vals; unless you have looked below 
the glittering surface of the marvelous 
material process of achievement and 
seen how the soul of Germany has 
been eaten away by the virile poison 
of Prussianism, you do not know the 
Germany of this day and generation.

It is not the Germany of old, the 
land of our affectionate remem
brance. It is not the Germany of the 
first Emperor William, a modest and 
God-fearing gentleman. It is not the 
Germany even of Bismarck.

The Germany which brought upon 
the world the immeasurable disaster 
of this war started into definite being 
less than thirty years ago.

And finally there came “the day” in 
which the “new course” fatally and 
inevitably was bound to culminate. 
There came the old temptation. The 
Tempter took the Prussian and Prus
sianized rulers up a high mountain 
and showed them all the riches and 
power of the world, and told them: 
"Look at these. Use your power ruth
lessly and they are yours.” And those 
rulers did not say: “Get behind me, 
Satan:” but they said: “Go ahead, 
Satan, and we shall follow you,” and 
follow him they did and brought upon 
the green earth the red ruin of Hell.

The spirit of Prussianism and the 
spirit of Americanism cannot live in 
the same world. In the mad pride 
of its contempt for democracy, Prus
sianism has thrown down the gaunt
let to us. We have taken up the chal
lenge.

And when the soul of the German 
people will have freed itself from 
the sinister powers that now keep 
it in ban and bondage, when it will 
have found again the high impulses 
and aims of its former self, when it 
will understand once more and speak 
the universal language of humanity 
and right, then, in God’s own time, 
there will be peace.”

To accomplish this we must destroy 
every vestige of Prussian authority 
and brutality, burn every text book, 
philosophical treatise and history 
ever printed in the German language, 
consign every false doctrine which has 
been enunciated in the German tongue 
to oblivion, exterminate the German 
language for all time to come, elim
inate every rule, custom and practise 
which has made Germany hated by 
every decent man in the world, sub
stituting for the detestable things we 
throw in the scrap heap the English 
language and the methods of living 
and government in use by the Ameri
can people. Otto H. Kahn.

[Mr. Kahn is directing member of 
the firm of Kahn, Loeb & Co., one 
of the largest international banking 
houses in New York.]

Alone.
W ritte n  fo r th e  T rad esm an .
A p a rt from  a ll th a t  I  h av e  know n 
F a m ilia r  too, o r called  m y own,
I seem  a t  la s t  alone to  be
A nd w ould th a t  one could a n sw e r me.

Alone! Y et see th o se  d ay s  ag a in  
F o r M em ory m ak es  a  N O W  of T H E N ; 
So re a l an d  a ll so v e ry  c lear 
I an sw ered  h e r—fo r I d id  h ear.

A nd th e n  th e  w orld  did b r ig h te r  grow ;
I t  s till is NOW —n o t long ago—
T h a t I do h e r  accom pany  
A nd she  is a ll th e  w orld  to  me.
I hap p y  am ; so  satisfied  
I sp eak  ag a in —fo r she  rep lied ;
As w ont to  b e t te r  u n d e rs tan d
She p laced  in m ine  once m ore h e r  hand.

A las! N o w a rm th  I  th e re  did feel 
T h is  fa n ta s y  w as a ll too real!
B u t M em ory now  I  call m y  ow n 
A nd th o u g h  a p a r t  I ’m  n o t alone.

C harles  A. H eath .

A live bull dog can readily be dis
tinguished from a dead one by twist
ing his tail.

SERVICE QUALITY

Two Timely Suggestions
On account of the congestion of freight traffic, we 

urge our customers, if they cannot visit the house, to 
avail themselves of the telegraph or telephone for im
mediate service by parcels post or express. We have a 
man who devotes his entire time to this branch of the 
business.

We also urge our trade to avail themselves of the 
services of our buyers in keeping in touch with market 
conditions. Prices on goods now being offered in New  
York are jumping upward by leaps and bounds. The 
merchant who does not take advantage of these advances 
will find himself unable to show a profit at the end of the 
year.

Grand Rapids Dry Goods Co
Exclusively Wholesale

QUALITY Grand Rapids, Mich. SERVICE

WHITE HOUSE

surely pleases—the solid logic of coffee honesty 
the compelling evidence of the increased sales of 
White House.

The public taste today is a cultivated taste; it 
knows and insists upon the best.

We, as distributors, are servants to this de
mand. WHITE HOUSE is the BEST brand—the only 
question before you:—How many pounds of White 
House Coffee can YOU handle?

Then PUT IT IN STOCK!

Distributed at Wholesale by

JUDSON GROCER CO.
GRAND RAPIDS, MICH.
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G rand  Council o f MIoHlgan U. C . T .
Grand Counselor—John A. H ach. Cold* 

w ater.
Grand Junior Counselor—W . T. B al- 

lam y. B ay  City.
Grand P a st Counselor—Fred J. Mou- 

tler, D etroit.
Grand Secretary—M. H eum an, Jack-

Grand Treasurer—Lou J. Burch, D e
troit.

Grand Conductor—C. C. Starkweather, 
Detroit.

G ran d  Page—H . D. Ranney, Saginaw.
Grand Sentinel—A* W . Stevenson, 

M uskegon.
Grand Chaplain—Chas. R. Dye, B attle

N ext Grand Council M eeting—Jackson.

Only One Trunk For a Salesman?
That the Commercial Economy 

Board now has the matter of limiting 
the baggage of salesmen under con
sideration and will act shortly has 
caused a great deal of speculation in 
the millinery trade of this city and 
elsewhere. It is generally admitted 
among millinery manufacturers that 
the need for some such action, in 
view of the freight congestion and the 
labor shortage, is imperative, and they 
appear more than willing to support 
the Government in whatever measures 
may be found necessary to help re
lieve the situation.

“The feeling throughout the millin
ery trade of the country,” said Fred
erick Bode, President of the Millinery 
Chamber of Commerce of the United 
States, “is unanimously in favor of 
doing everything and anything within 
reason which it possibly can to as
sist the Government in the present 
freight situation. Whatever the au
thorities may ask of us in order to 
expedite the movement of freight and 
to help relieve the congestion which 
now prevails we will do gladly. 
Whatever Washington’s final decision 
may be on the subject of salesmen’s 
baggage limitation, the hearty sup
port by the members of this industry 
may be counted on.

“We are more than anxious to co
operate with the Government in every 
way possible and will do our bit with
out a whimper. Business as usual 
cannot be expected in these very un
usual times, and slightly restricted 
privileges are much more to be de
sired than none at all, which would 
inevitably result were merchants and 
manufacturers in this and other in
dustries as well not to turn to and do 
their best to help relieve the strained 
points in every direction.

“I have recently suggested, both 
through this organization and through 
other millinery associations, means of 
saving shipping space by more con
centrated methods of packing mer
chandise. In our own plant we have 
already adopted these new methods— 
that is, packing trimmed hats in a box 
where we used to put one, and putting

twelve untrimmed hats in a case 
where before only six were packed, 
and a saving amounting to an average 
of more than 33 per cent, in shipping 
space has resulted. I am glad to say 
that similar methods have also been 
adopted by many other manufacturers 
in our industry both in and out of 
New York City, so that the total sav
ing in freight space all over the coun
try for shipments of millinery should 
very soon be of considerable propor
tions.”

“Whatever measure may finally be 
decided on by the Government in the 
matter of salesmen’s baggage limita
tion,” said another prominent manu
facturer in this city, "while it may be 
a hardship to some extent, will still af
fect more or less equally all manufac
tures whose lines are such as to com
pete with each other. Thus, while it 
may conceivably result in greater 
hardship to one branch of the trade 
than to another, it will not operate 
to give one firm undue advantage over 
another in the same branch of the 
industry.

“There is no doubt but that if any 
action of this sort is taken by the au
thorities, and it seems very probable 
that some action will be taken short
ly, the use of photographs in place of 
samples will become more generally 
practiced. Of course, this method of 
displaying merchandise is not as sat
isfactory, but under recent abnormal 
conditions we must expect some so 
called ‘hardships,’ alway bearing in 
mind that they are no worse for us 
than they are for competitors.

“The buyer, very likely, will think 
no more of this photographic method 
of displaying goods than the seller, 
and in all probability he will make 
more frequent trips to this market for 
merchandise. Therefore it will be 
unnecessary for salesmen to make as 
many trips around the country as they 
formerly had to, and the limited bag
gage which they may carry on the 
trips which are necessary will mean 
smaller expense accounts. Thus there 
would result a considerable saving 
in this direction. So, you see, al
though there are unquestionably many 
disadvantages to the placing of a lim
itation on salesmen’s baggage, it has 
some redeeming features which, while 
perhaps not sufficient to totally off
set the disadvantages, will mitigate to 
some extent at least the inconven
iences which may result.”

It has been estimated by authori
ties in the trade who have studied the 
question of salesmen’s baggage limi
tation that by restricting the amount 
of baggage permitted to each sales
man to one trunk there would be 25,- 
000 less trunks handled daily in the

larger railroad centers of the coun
try. Conditions in baggage and ex
press company terminals would thus 
not only be vastly improved, but there 
would also be a large saving in the 
amount of labor at present required 
to handle these trunks.

Any order restricting the amount of 
each salesman’s baggage, it is said, 
should also include, if it is to accom
plish its purpose, a stipulation that 
express companies must co-operate 
with the railroads in the enforcemenl 
of the limitation. Otherwise, it is 
pointed out, it would be a simple mat
ter for unscrupulous firms and travel
ing men to ship as many sample 
trunks by express as they desired, 
thus quite nullifying the very purpose 
for which the restriction would be de
signed.

One effect, which it is thought by 
members of the trade would result 
from the limited number of samples 
which a salesman would be able to 
carry, would be the localizing of busi
ness to some extent at least. While 
buyers who have always done so 
would still come to this market for 
the bulk of their merchandise, the 
chances are that they would do much 
of their filling-in business direct from 
local manufacturers. Such a develop
ment, however, is not unanimously 
dreaded by any means.

“There are a great many manufac
turers wtih offices and showrooms in 
this city,” said another authority in 
the trade, “whose factories are located 
throughout the Middle West. Their 
showrooms are maintained here not 
only to cover the New York market 
getter, but also in order to get the 
business of retailers in their own and 
nearby localities. New York City is 
the style center of the country, and 
most of the buyers from these local
ities will place orders and make their 
trade connections here and nowhere 
else. The result, of course, is a con
tinual crossing of shipments, goods 
coming here from the West, and 
goods going to the West from here 
which have originally come from the 
West. This is a condition which not 
a few in the trade would welcome the 
opportunity to curtail.”

There is, of course, considerable un
certainty in the trade as to just how 
equitable to all a flat limitation to one 
trunk would be. While there are firms 
in certain branches of industry whose 
goods are such that they could very 
easily put a complete line of samples 
in one trunk, there are others who 
require as many as eight and ten 
trunks for a fair representation of 
their merchandise. As a rule, how
ever, lines in which there is such a 
discrepancy are not competing ones, 
and therefore the one would not be 
given an undue advantage over the 
other. However, it is thought that 
a fairer method than a flat limita
tion to a certain number of trunks 
would be to work it out on a percent
age basis, which would be more like
ly to equalize the effect all the way 
up and down the line.

Paris, Illinois, can boast of a public 
rest room for men and women which, 
although not elaborately furnished, 
serves the needs of the out-of-town

shopper, the school girl, or the busi
ness men for their meetings. There 
is a nursery room for the kiddies, and 
a private rest room for the ladies. The 
place is equipped with chairs, a couch, 
writing tables, etc. It is supported 
by the Chamber of Commerce and 
many of the furnishings were donat
ed by the merchants. The average 
registration is 100 women a day. Paris 
business men say the rest room has 
proved a paying investment.

Why discuss the whys and wherefores 
of the war, its cost, etc. We are going 
in to win at any cost. Having put our 
hand to the plow, America will not look 
back.

Five Stories Completed April, 1917
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UPPER PENINSULA.

Recent News of the Cloverland of 
Michigan.

Sault Ste. Marie, Jan. 28—C. H. 
Stannus, well-known proprietor of the 
Dunham House, at St. Ignace, was a 
Detroit business visitor last week.

The Soo loses one of her oldest 
grocers in the passing away of W. H. 
Stribbling, who has been in the gro
cery business at the same old stand 
here for forty years. Mr. Stribbling 
made a specialty of supplying the 
marine trade with groceries and ice. 
He is one of the best known settlers 
in this part of the State. Mrs. Strib
bling preceded him by about three 
years. He leaves a step-son, William 
Shultz, also a grandchild, Joseph 
Fogarty, of Fond Du Lac, Wis. Mr, 
Stribbling was a member of the I. 
O. O. F. and St. James Episcopal 
church. The funeral was held from 
the church last Friday. The death 
will be mourned by all the old time 
settlers, as well as a host of the later 
generation.

T hat there are still wolves around 
Chippewa county will be vouched for 
by Kelly Ely and Jack Yeack, who, 
in company with another party, chas
ed a Coyote into a log near Parker- 
ville. The boys pulled the animal 
out by the hind legs and brought him 
into the city in a bag. After being 
photographed, Mr. Coyote will be 
cashed in for $35 bounty.

Mervin Roe, well-known junior 
partner of the firm of S. G. Roe & 
Son, general merchants, has severed 
his connection with the firm and tak
en up the duties of Cashier of the 
Rudyard Bank, at Rudyard. Mr. Roe 
made many friends while in this city, 
who will regret his departure, but 
wish him every success in his new 
vocation.

The first failure of the cash-and- 
carry system is reported at Crystal 
Falls. After giving the cash-and-car
ry system a three week trial the mer
chants began to swing back to the 
old system. It is hinted that one of 
the merchants became discouraged 
with the system and instructed his 
drivers and clerks to do business un
der the old plan. The other mer
chants soon got wind of this and 
started falling back, and to-day they 
are all backsliders.

Herman Schiff, who for the past 
few years has been traveling sales
man for the Cudahy Bros. Packing 
Co., has tendered his resignation to 
accept a responsible position with the 
Reid, Murdock & Co., of Chicago. 
Mr. Schiff has made many friends for 
Cudahy Co. and his departure from 
the city is regretted.

“Any community can endure a 
coward who is afraid to do wrong.”

The old saying that the early bird 
catches the worm can be depended 
upon. Herbert C. Rvan, former 
postal clerk at the Soo, will be the 
next County Treasurer. Primaries to 
be held Aug. 27, 1918. Herb made 
his announcement last week, which 
seems to have met with much favor 
by his friends who have known him 
for many years. He is a young man 
35 years old and a resident of this 
county for twenty-four years. He 
is a graduate on the commercial 
course of the Soo high school and is 
experienced as a book-keeper. He be
lieves that all good things come to 
those who wait, providing no one else 
gets there first. “Safety first” is 
Herb’s motto.

The D., S. S. & A. Railway has can
celed two more trains. The passen
ger train leaving the Soo at 8:50 ̂ Sun
day morning, also the train running 
between St. Ignace and the copper 
country on Sunday morning. The 
South Shore train, which was sup
posed to arrive at the Soo at 11 
o’clock, is also canceled. The only 
train on the D., S. S. & A. on Sun
day will be the one arriving at 11:45 
and the one leaving at 5:20.

The citizens of Soo, Ontario, are 
very anxious over their former mayor,

William H. Munroe, who has been 
missing since last Thursday. His 
friends are now of the belief that he 
met death by drowning in the icy 
waters of St. Mary’s River. Mr. Mun
roe came to this side on Thursday 
with a friend. During the evening 
the men separated. The last seen 
of Mr. Munroe was when he was 
crossing Ashmufl street at 11 o’clock 
Thursday night. I t is presumed that 
Mr. Munroe walked into the open 
water. As Mr. Munroe was one of 
the alderman at the time, a reward 
of $100 for the recovery of the party 
was offered by the Canadian Council.

“A philosopher is a man who can 
see how others make mistakes.”

W. H. Lewis, of the Detour Sup
ply Co., was a business visitor here 
last week.

M. Howlett, who has been with the 
Oscar Daniels Co. for the past year, 
left Monday to take a responsible 
position with the Ozark Q uarry Co., 
a t Ozark. Mr. Howlett expects to 
run the company boarding house in 
addition to his new duties.

In order to be in line with the gen
eral rises in prices, the Sault Gas 
Company has petitioned for an in
crease in rates of 50c per 1,000 feet, 
according to a report from the com
pany. It is justified in asking this 
advance, owing to the high prices of 
coal, labor, material, etc.

“It is surprising how many things 
a man can find to criticise and how 
few he will commend.”

A. E. Marriott, manager of the Park 
Hotel, has been named as a member 
of the hotels, restaurants and dining 
car committee of the Michigan branch 
of the U. S. Food Administration. 
He will see to it that the meatless 
Tuesdays and the Porkless Saturdays 
are observed in the Soo. If Mr. 
M arriott could only see to it that we 
had a few iceless days as well, it 
would be a move in the right direc
tion. William G. Tapert.

Gabby Gleanings From Grand Rapids
Grand Rapids, Jan. 27—Homer 

Bradfield, after making several un
successful attempts to get out on his 
territory this week, finally concluded 
to remain at home and shovel seven
teen tons—more or less—of snow off 
his front porch. Homer is one of the 
paragons—nay, the paragon—of Grand 
Rapids Council. Although he sells 
cigars for a livelihood, he never uses 
tobacco in any form, never drinks 
a drop of intoxicating liquor and nev
er repeats an off-color story. He is 
a hard worker, a boon companion and 
a consistent Christian gentleman.

There will be no meeting of Grand 
Rapids Council Saturday evening of 
this week, on account of the fuel 
shortage.

Mrs. John D. Martin, who has been 
seriously ill for the past three weeks, 
was able to take her place at the fam
ily table yesterday. Next Monday 
John will take her to Benton Harbor, 
where she will undergo a course of 
treatments.

J. R. Berg has resigned his position 
with the Badger Candy Co. to take 
the position of Northern Michigan 
representative for the Cleveland 
Metal Products Co., of Cleveland, 
Ohio. He will make his headquarters 
at Traverse City.

The Wayne Hotel, at Detroit, is 
still open for the reception and en
tertainment of guests. The Wayne 
baths have been closed temporarily 
on account of the coal shortage. 
Miss Lydia Magnum, for two and 
one-half years assistant manager of 
the Wolverine Hotel, at Boyne City, 
has resigned her position and will 
take a much needed rest. She will 
visit relatives and friends in Manistee 
and Chicago.

L. V. Pilkington, who for four years 
has been connected with Crane & Co. 
as their traveling salesman in North
ern Michigan, has resigned and ac
cepted a position with the Royal Chair 
Co., of Sturgis. He will cover part 
of Kentucky, Northern Illinois and

the entire State of Indiana and Mich
igan. We are glad to add that “Pilky” 
will continue to make his home in the 
city where they know him and that 
he will be out to all of our Council 
meetings and fill his station at the 
conductor’s chair in his old time ef
ficient manner. He says he wishes 
to take this means, through the med
ium of the Tradesman, to thank his 
old patrons for the favors they have 
so kindly bestowed upon him.

Several Grand Rapids traveling men 
belonging to No. 131 we understand 
are about to challenge W eston to his 
title as a pedestrian. Gossip has it 
that Charles Perkins arrived in town 
Saturday morning about 2:08 and, not 
being able to grab a Ben Hanchett, 
grabbed a grip in each hand and 
ambled to his home on Hampton ave
nue. * Charley said it wasn’t because 
he didn’t have the price to obtain a 
room at a hotel, but he hadn’t seen 
mamma and Stewart for four long days 
and he just had to get home, and ev
erybody knows the taxis wouldn’t 
venture so far away from home. Al
so John Schumacher, in company 
with Frank Holmes and D. J. Des 
Saar, we understand, ploughed 
through the snow from Shelby to New 
Era, a distance of five miles and back 
in quest of orders; and big fat Ira 
Gordan hiked all the way from the 
union depot to Woodlawn street, 
three and fifteen-sixteenths miles, in 
a blinding snow storm, but at what 
hour of the night witness deposeth 
not.

The many friends of Claude Peifer, 
proprietor of the hotel at Shelby, will 
be glad to learn that he has developed 
a lucrative side line teaching young 
minstrel show aspirants to sing, “ I 
don’t want to get well.”

Owing to the fuel situation and also 
to manifest the proper spirit of pa
triotism the regular meeting of Grand 
Rapids Council next Saturday night, 
Feb. 2, has been canceled by order of 
Senior Counselor MacMillan; also the 
dancing party, which was to have been 
held last Saturday night with the gen
tlemen and their ladies from Kala
mazoo Council as guests, was post
poned for the same reason.

A. J. W arner set his grip down in 
the Union depot at Jackson one day 
last week and when he returned it 
was gone. Andy says they didn’t get 
much money nor butter nor Pebble 
Ford and if the perpetrators of the 
crime will return the $5,000 Govern
ment order for shoes which he had 
secluded therein, they can have the 
entire shooting match.

A. F. Rockwell.

Boomlets From Bay City.
Bay City, Jan. 29—The will of 

James H. Potter, of this city, who 
died last week, contained a gift of 
ninety-six acres of land located just 
outside of the city limits and estim at
ed to be worth $15,000 to $20,000. 
Mr. Potter, in his will, prescribes the 
use to which the farm shall be put. It 
is his expressed desire that “the boys 
and girls of the public schools who 
have passed the seventh grade may 
be taught agriculture and scientific 
farming, dairying and the raising of 
cattle and all other lines of business 
incident to the farm and with a de
sire that such boys and girls have a 
wholesome respect for the. farmer and 
the tiller of the soil, and to learn 
that after all we are much indebted 
to mother earth.” In case the city 
shall find it unprofitable to operate 
the farm on an agricultural basis the 
city shall then convert the property 
into a public park to be known as 
Milk-O Park. Mr. Potter was one 
of the pioneers of Bay county and 
had been a farmer and dairyman prac
tically all his life. His estate is es
timated at$40,000 to $50,000.

Charles F. Eddy, pioneer lumber
man one of Bay City’s most influ
ential citizens, died suddenly in a 
down-town drug store last week. His 
will, which has been filed, bequeaths 
$10,000 to the board of managers of

the Associated Charities of Bay City, 
to be invested in safe income-pro
ducing property, one-half of the in
come to be used in the payment of 
the general expenses of the Old 
Ladies’ Home and one-half for the 
payment of the general expenses of 
the Childrens’ Home. The board of 
trustees of the Bay City Bureau of 
Social Service is bequeathed the sum 
of $5,000, the income to be used in 
paying the general expenses of the 
organization.

Shay’s Tavern, Mayville, one of the 
oldest in Eastern Michigan is closed. 
Therefore Mayville is a hotelless town.

L. J. Osborne, Palmyra, has pur
chased the general merchandise stock 
of J. E. Nemire.

William A. Spore, Vassar, has filed 
a petition in bankruptcy. Liabilities, 
$1,713.86; assets, $2,100.

The Union Motor Truck Sales Co. 
has been organized in this city. Cap
ital stock, $10,000.

The H arris Coal Co., this city, has 
purchased the Rose City Manufac
turing Co.’s plant and will dismantle 
it at once. The closing down of this 
plant ends lumber operations in the 
Eastern part of Ogemaw county.

William Martin, who for several 
years has been head clerk in the g ro
cery store of Kellar & Co., Standish, 
has bought an interest in the business. 
The name of the new firm will be 
Kellar & Martin.

Frank J. Flynn, of the elevator firm 
of Flynn & Neely, Gladwin, who re
cently purchased Mr. Neely’s interest 
in the business, has sold one-half in
terest to Charles Wolohan, of Birch 
Run. Flynn & W olohan will be the 
style of the new firm.

Henderson & Millard, general mer
chants, Gladwin, have dissolved part
nership. Mr. Millard, retiring from 
the business, will hereafter devote his 
time looking after his 120 acre farm 
located near the city.

Sandusky, Sanilac county, was vis
ited by a disastrous fire Monday night, 
causing a loss of $40,000. The Mc- 
Ninch furniture and drug store, a 
newspaper office, and a vacant build
ing adjoining burned to the ground. 
The Moore drug store and telephone 
office were badly damaged.

W. T. Ballamy.

Large Plans For the Ann Arbor 
Convention.

Petoskey, Jan. 29—I more than ap
preciate the way you played up our 
convention programme and write up 
last week. You certainly gave it the 
right kind of attention. I want to 
thank you also for your kind offer 
to give it the publicity that you have.

I received a very nice letter from 
Mr. Brown, denying the statem ents 
I referred to in my letter as com
ing from him. However, they ap
peared in D etroit Tournal of Nov. 6 
and thus far he has not publicly set 
himself aright.

I noticed an article in the Trades
man on the Government starting out 
to urge the general delivery system. 
I am glad of this and have w ritten 
them several times on this subject.

I am asking our wholesale grocers 
to fill out answers to the following 
questions:

Have the retail grocers advanced 
prices beyond what they should dur
ing the past year?

Have retailers been benefited by 
high prices? If so, in what way?

Are the financial conditions of the 
retailers better than a year ago?

Are the retailers doing all they 
should to help the country during this 
war?

W hat recommendations would you 
make for the general betterm ent of 
the retailer’s condition?

John A. Lake.

Service is the only thing you have 
a right to expect the world to pay you 
for.

All men are created equal, but some 
of them soon get over it.
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Review of the Drug Market.
Lump sal ammoniac has advanced 

rather sharply following tire receipt 
of cable advices reporting a higher 
market abroad. Acetphenetidin has 
been quiet of late and the market is 
weaker. Saccharine has also been 
very quiet of late, and the effect of 
the dullness is seen in further reduc
tions in prices. Resorcin is weaker 
in first hands owing to sharp competi
tion due to a lessened demand. Crude 
glycerine is firmer owing to smallness 
of supplies. Bichromate of soda is 
quiet, but offerings are light and the 
market remains firm. Essential oils 
are firm, as a rule, but lemon oil is 
easier owing to an increase in sup
plies, while some further shading of 
clove oil is also noted. Gum mastic 
is higher owing to a decrease in stocks 
and reported difficulty in securing 
further supplies abroad. Japanese re
fined camphor meets with a somewhat 
larger enquiry, and the market is firm
er. Alexandria senna leaves are 
stronger owing to scarcity. Supplies 
of blood root have diminished and the 
market is firmer. Nitrate of silver ha» 
been advanced fractionally by manu
facturers. Acetphenetidin is weak and 
lower owing to a lack of demand of 
consequence and keener competition. 
Offerings has been reported at $5.50@ 
6 per pound. Crude glycerine is firm
er at 51c per pound for saponification 
and 46c for soap lye. Supplies are 
said to be small. Saccharine contin
ues quiet and the market is weak and 
unsettled with conflicting reports in 
circulation as to the prices at which 
supplies are obtainable. Sales were 
reported to regular consumers at $23 
@24 per pound for soluble. On the 
other hand it was said to be possible 
to purchase at $18 to $20 per pound, 
while reports w’ere current of sales in 
five-pound lots at as low as $14 per 
pound, though this price was subse
quently withdrawn. Nitrate of silver 
has been advanced to 57%c per ounce 
in lots of 500 ounces. Resorcin has 
been reduced by manufacturers to 
$8.75 per pound in bulk quantities.

Maintain Rigid Cleanliness at the 
Soda Fountain.

In these days of rapid pace in the hu
man family, the soda fountain has be
come the horn of plenty and affords a 
range of accommodation for the modern 
appetite from the grape juice to the 
fruit soda or the historic ham sandwich 
to the whipped cream topped huckle
berry or apple pie. Coffee on the side. 
Thus the service man in back of the 
soda counter is at the same time—chef, 
waiter and soda manipulator and by 
way of diversion he is frequently called 
upon to minister to the suffering public

by providing an assortment of various 
drugs such as bromo-seltzer, bicarbonate 
of soda, aromatic spirit of ammonia 
and a ready variety of seltzer water and 
salines. With this allotment of duties 
to fulfill there are few idle moments 
on his hands, yet with it all he is filled 
with the same care free spirit as the 
patrons are who have severed their affil
iations with “Old Work” and business 
cares and have resigned themselves to 
the charge of pleasure and recreation. 
He is usually very frivolous, due, I 
imagine to the unlimited pampering re
ceived at all hours of the day at the 
hands of the fair “Dolls” who liberally 
frequent his counter of plenty to satisfy 
their varied, but well developed appe
tites for the delicacies he has to offer, 
always hoping for a special liberal por
tion by reason of the wiles and smiles 
and cute mannerisms displayed.

Aside from the purely superficial side 
of the engagement, there is that all im
portant feature upon which the real 
success or failure of the soft drink busi
ness is based, sanitation. The public 
demands clean materials, dean sur
roundings and clean service; it is the 
twentieth century idea of life and a 
more important advance in conserving 
the general health and welfare of the 
people could not be made. Cleanliness, 
therefore, comes first for consideration.

The first article of consideration is 
the fountain. It must be made of a 
material easily cleanable; have provision 
for proper drainage to sewer; hot and 
cold water supply and all parts necessi
tating cleaning, easily and quickly re
movable, for upon this depends the fre
quency with which the duty is per
formed.

It is necessary to have a tightly cov
ered refuse can, opened and closed by 
a foot pedal avoiding the necessity of 
touching with the hands.

Eliminate the dirty-filth-catching, cir
cular cleaning brush usually found in 
basin.

Change the water in the bowls holding 
the ice cream measure, often. Don’t 
allow it to remain until it undergoes 
fermentation.

Clean all containers before refilling to 
avoid possible contamination and sub
sequent spoiling of the fresh product.

Keep the fountain and back-bar in a 
clean condition; any bottles and glasses 
thoughtfully and neatly arranged. Care 
commands cleanliness.

Wash the metal holders frequently, 
remembering that they often become 
sticky. It spoils one’s appetite for a 
well made soda or drink to pick up a 
syrupy sticky holder.

Keep all cut or exposed fruit in a 
clean covered vessel, preferably cool.

Employ care in cleaning the tables

and chairs. Dirty tables and chairs sug
gest the same condition in other parts 
of your business.

Keep overhead lamp shades, balconies, 
etc., free from dirt of all kinds. (Flies 
included).

The dispensers should be provided 
with a plentiful supply of clean, white 
coats. A tidy appearance should be pre
sented at all times. He must be clean 
shaven, clean of hands and nails, clean 
linen collar, etc., and clean shoes. Don’t 
allow your appearance to run down.

Never use your handkerchief or attend 
to your toilet in any manner while at 
the fountain.

Syrups and fruits should be in closed 
porcelain containers and in close proxi
mity with the cold radiating from the 
ice packing the ice cream.

The pumps and containers must be 
easy of removal and cleaning.

In preparing a drink with soda, never 
allow the nozzle of the faucet to come 
into contact with the contents of the 
glass. The nozzle should be cleaned 
several times daily.

The arm of the electric mixer should 
never be allowed to remain unprotected 
in the open. There are forms in use 
where, after being used, the arm is 
drawn up without the reach of contam
ination from flies, insects and bacteria. 
Frequent cleaning is essential.

A recent measure to protect the pub
lic against certain insanitary features 
of the fountain is the paper cup service. 
Their use is commendable in many re
spects and no doubt would prove very 
popular if the proper size containers 
were used and the dispensers learn to 
keep their fingers on the outside. This 
practice by soda clerks defeats the ob
ject for which the paper holders were 
offered for use. Their employment in
cidentally reduces the cost of breakage 
at the fountain, and does away with 
dishwashing, to a large extent

If glasses are used, remember it is 
far better to drain the glass from clean, 
hot water than to attempt to dry it with 
a towel. This is especially true for the 
towels usually found around the foun
tain. Any thinking person would prefer 
to have a drink or a dish of ice cream 
served in a recently drained, properly 
washed glass to one dried with a dirty 
towel.

Serve straws in tissue envelopes. Do 
not place them in a drink without the 
patrons consent. If they have been ex
posed to dust, dirt and flies they surely 
are not wanted. If they are enclosed 
in paper, they will be used when wanted. 
Don’t jeopardize your position and busi
ness by practicing carelessness in this 
department.

Keeping clean is the best habit you 
can possibly acquire. S. L. George.

Our Boy.
W ritte n  fo r  th e  T rad esm an .
“ Som ew here in P ra n c e ” he b ides to -n ig h t 
In  p a in  o r  ease  w e m ay  n o t know  
U nless, p e rch an ce , o u r sen ses  fee l 
W ith  h is, th o u g h  fa r, th e  aw fu l blow 
•Of c ra sh in g  s tee l o r b u rn in g  p a in ;
H is  fo rm  la id  low, no  one to  te ll 
I f  h e  sh a ll re a ch  h is  hom e a g a in ;
B u t a ll is  well.
To God he g iv es  h is  lfie, hi3 a ll—
F o r  God he figh ts  fo r  t r u th  a n d  r ig h t— 
W ith  God h e ’ll s ta n d  o r  b rav e ly  fa ll;
In  H is  sa fe  h an d s  he  dw ells to -n ig h t, 
A nd a ll is  well. Yes, a ll is  well.

E . E . W hitney .

Common sense is so rare a quality 
as to seem almost the mark of genius.

The Druggist’s Lament.
W ritte n  fo r th e  Tradesm an.
T he d ru g g is t’s life is one g lad  scream , 

F rom  C h ris tm as  th ro u g h o u t th e  y ea r; 
Hi3 w ork? W hy, th a t  is ju s t  a  d ream , 

H e ’s n ev er m et w ork , I fea r.
H e ju m p s from  bed a t  five a . m.

T horoughly  re freshed , I ’m su re , 
S n a tch es  a  b ite  of b read  an d  jam ,

A nd a  d rin k  of aq u a , pu re .

H e h ikes fo r  th e  abode of pills.
Of ice cream , books a n d  d yes;

W ith  ice, th e  fo u n ta in , th e n  h e  fills,
And th en  w ith  th e  broom  h e  plies.

H e w ashes cases, one a n d  all,
T hen  w ith  a  b ru sh  d o th  p a in t,

A sign  to  h an g  upon th e  w all,
’N ea th  a  p ic tu re  of a  sa in t .

T hen  w hen a  m an  com es lop ing  in 
W ith  p rescrip tio n  in  h and ,

Sure th e  p le a sa n t d rcg g is t know s him , 
And will soon h is  m in t d ro p s  land.

H e fills a  b o ttle  fu ll of dope,
G ets a  porous p la s te r , too,

A cake of a n tis e p tic  soap  
A nd soaks  h im  fo u r-tw o -tw o .

H e w ashes co u n tle ss  g ra d u a te s  
A nd b o ttle s  in th e  s ink ;

T hen  ju s t  n a tu ra lly  g ra v ita te s  
To and  cleans a  case  of ink.

M akes a  b a tch  of se id litz  m ix tu re ,
A nd w rap s  th e  pow ders fine;

M akes a  q u a r t  of g e n tia n  tin c tu re , 
L ong  before th e  h o u r of n ine.

A lady cam e w ith  h e r  d a u g h te r,
A nd s a t  a t  th e  tab le  n e a t ;

D rank  a  g la ss  of P lu to  w a te r ,
Got som e E a s -u m  fo r h e r  feet.

B ought a  n ice h o t w a te r  b o ttle ;
Can of ta lcum , fine an d  sw ee t;

B ought a  little  s ilv e r ra tt le ,
E re  she le ft th a t  cozy sea t.

L unch  tim e  cam e, yes, e re  he  knew  it;
And he h u rr ied  to  h is  hom e;

Found h is  w ife h ad  ju s t  le ft it,
And he a te  h is  lunch  alone.

H u rried  back  fo r fe a r  of m issing ,
Some galoo t w ith  re a l c a sh ;

Found th e  s te a m  pipes w ild ly  h issin g ; 
F ound  th e  h e a te r  gone to  sm ash .

Sold a  su n d ae  a n d  a  w afer,
And a  pu rse  m ade o u t o f calf;

A c ig a r an d  box o f p aper,
F o r a  d o lla r an d  a  half.

C racked  th e  ice, to  p ack  th e  c re am  in, 
M ade a  lem onade o r tw o ;

P a id  a  ta x  bill th a t  th e n  cam e in,
A nd fo r th e  a fte rn o o n  w as th ro u g h .

R ush ing  hom e th e n  fo r  h is  d inne r,
F in d s  th e  w ean ies  s te a m in g  h o t: 

W atched  th e  fried  p o ta to e s  s im m er;
W atch ed  th e  bu b ’bling  coffee pot.

F o r  a . sh o rt tm ie  ea tin g , ta lk in g , 
R estin g  from  th e  lab o r’s s tra in ;

B u t a  h a lf hou r finds h im  w alk ing , 
T ow ard  th e  tre a d m ill once ag a in .

T here  he s tay ed  u n til eleven,
W hen  he a lw ay s ban k ed  th e  fire;

A nd w ith  reg re t, le ft th e  h aven ,
Of w hich  he does n o t seem  to  tire . 

Slowly hom ew ard , p lodding  m eekly,
^H e m ay th in k , a s  I h av e  th u n k ; 

E ig h teen  hours, seven  d ay s  w eekly,
Is  a  w ork  th a t ’s  su re ly  punk .

W ith  h is  toes tu rn e d  to w ard  th e  ceiling, 
N igh tly  seeks he r e s t  fo r  b ra in ; 

L osing  ev ’ry  b it o f feeling.
Shoring  like a  ro a rin g  tra in .  ,

B u t h is  d ream s, sw ee t s leep  d is tu rb in g .
D a rt from  s tog ies  to  b enzine;

To th e  need fo r c re d it cu rb ing ,
To th e  g re a sy  vaseline .

E lon  A llan  R ich ard s.

The thought that hits only above 
the eyebrow has a small audience 
compared with that which travels at 
heart level.

COLEMAN
(Brand)

Terpeneless

LEMON
and

Pure High Grade

V A N I L L A
EXTRACTS

Made only by
FOOTE & JENKS

Jackson, Mich.
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Booze Compounds.
Since the war taxes went on whisky 

and other booze, the police report 
that compounds are being made to 
resemble liquor which are good only 
for a night and which produce delirium 
tremens and insanity.

In the morning the authorities have 
found that what was supposed to be 
whisky taken from prisoners has 
changed from liquor to an unpalatable 
combination of drugs and water.

The undertakers are working over
time in Colorado since the Violet 
Cocktail became popular. The Violet 
is composed of Jamaica ginger, sugar 
and water.

The Delirium Fizz is all the rage in 
Maine. I t is made from diluted wood 
alcohol, powdered sugar and vanilla 
extract.

Out in Kansas the Aurora Borealis 
is making a big hit. It is made from 
bay rum and seltzer.

Nebraska prefers the W hang Whiz- 
zer. I t is a mild concoction made 
from witchhazel and sweet spirits of 
nitre.

Virginia is getting along tem porari
ly with the Snake Developer. This is 
composed of peppermint, liniment and 
molasses.

Washing Powders.
Borax is valuable for laundry use, 

instead of soda. Add a handful of 
it, powedred, to about ten gallons of 
boiling water, and you need use only 
half the allowance of soap. For laces, 
cambrics, etc., use an extra quantity 
of the powder. I t will not injure the 
texture of the cloth in the least.

N O W  is the T im e to Buy

Seasonable Goods
ARSENATE OF LEAD

PARIS GREEN 
TUBER TONIC

ARSENIC COMPOUNDS 
BLUE VITRIOL 

SULPHUR
COLORED PAINTS 

WHITE LEAD 
LINSEED OIL

TURPENTINE, Etc.
During the season of J9i7, there was a time when the manu

facturers and wholesalers could not fill their orders for Insecticides, 
on account of an unusual demand which was prompted by state 
and government officials.

The federal government has recently called for a report 
from all of the manufacturers and wholesalers of Insecticides, 
and the government states clearly that they must know upon 
what parties they can rely for the proper distribution of In
secticides at the right time during the coming season.

A word to the wise is sufficient and we would advise that 
the retailers buy Insecticides early because we may be called upon 
later to distribute the same according to the command and 
direction of the federal government.

This message is to our customers and we trust will be thor
oughly considered!.

Hazeltine & Perkins Drug Co.
Grand Rapids, Michigan

The following was recommended in 
a German medical journal as being 
the most efficient and least harmful: 
Soda (sodium hydrate), 150 parts; 
rosin, 75 parts; white soap haved up, 
50 parts; alum in coarse powder, 50 
parts, sodium carbonate, commercial, 
290 parts; sodium of potassium sili
cate, 290 parts; water, 600 parts. Bring 
the water to a boil and in its dissolve 
the silicate and add the rosin. As 
soon as solution takes place add the 
remaining substances. A tablespoon
ful is said to be sufficient for an “or
dinary wash.” You can easily deter
mine the quantity necessary by a few 
experiments.

If the world snarls and shows its 
teeth, speak kindly to it, while you 
look for a brick.

It’s Pure That’s Sure

Piper Ice Cream Co. 
Kalamazoo, Mich.

A Quality Cigar 
Dornbos Single Binder 

One Way to Havana
Sold by All Jobbers

Peter Dornbos
Cigar Manufacturer 

16 and 18 Fulton St., W. 
Grand Rapids :: Michigan

W H O L E S A L E  DRUG P R IC E  C U R R EN T
Prices quoted are nominal, based on market the day oi issue

Acids
B oric (P ow d.) . .  18® 25
Boric (X ta l)  . . . .  18® 25
C arbolic ............ 78
C itric  ................... . .  94@1 00
M u ria tic  ............. ■ 3%@ 5
N itj ic  ................. 10Vi@ 15
O xalic ................. . 65@ 70
S ulp .iu ric  .......... . 3%@ 5
T a r ta r ic  ............. 1 05@1 10

A m m onia
W ate r , 26 deg. .. . .  17® 25
W ater , 18 deg. . .  12@ 20
W ater , 14 deg. .. 10 %@ 15
C arb o n ate  ........ 16 @ 20
Chloride ............... 25 @ 35

B alsam s
C opaiba .............  l 40® 1 65
F ir  (.Canada) . .  1 25@1 50 
F i r  (O regon) . .  4U@ 50
P e ru  .....................  5 60® 5 75
Tolu ................... 1 40® 1 60

Barks
C assia  (o rd in ary ) 25® 30
C assia  (S aigon) 90@1 00
Elm  (powd. 35c) 30® 35
S a ssa fra s  (pow. 35c) @ 30
so ap  C ut (pow d.)

35c ....................... 23® 25
Berries

C ubeb ................. 1 40@1 50
F is h  ....................... 20®

9®J u n ip e r  ..................... 15
P rick ley  A sh  . . . . @ 30

E xtracts
L icorice  ................. 60® 65
Licorice pow dered 85® 90

Flowers
A rn ica  ................. 2
C nam om iie (G er.) 76@1 00
C ham om ile Rom. 2 00@2 20

Gums
A cacia, 1st ........ 75® 80
A cacia, 2nd ........... 65® 75
A cacia, S o rts  . . . . 40® 50
A cacia, pow dered 60® 70
Aloes (B arb . Pow ) 30® 40
Aloes (C ape P ow ) 20® 25
Aloes (Soc. Pow . 60) @ ;>5
A sa fo e tid a ............ @2 25
A saioe lida , Pow d.

P u re  ................... <3)2 50
C am phor ............  1 04® Ì lo
G uaiac  ..................... 65 (¿v 70
G uaiac, pow dered (jt|) 75
K ino ......................... 70® 75
Kino, pow dered  . . 75® 80
M yrrh  ..................... @ 65
M yrrh , pow dered @ 70
o p iu m  ............. 40 00®40 20
O pium , powd. 42 00® 42 20
Opium , g ran . 42 00®42 20
Shellac  ................... 70® 80
Shellac, B leached 85® 90
T rag a c a n th  . . . .  2 50@3 00 
T ra g a c a n th  pow der 2 50 
T u rp en tin e  ........... 10^' u.

in sec tic id es
A rsen ic  ...................  23® 30
B lue V itriol, bbl. @11% 
Blue V itriol, less 12 %@ 20 
B o rd eau x  M ix D ry  20® 25
H ellebore, W hite

pow dered  ............. 38® 45
In se c t P o w d er . . . .  40® 60 
Dead, A rsen a te  P o  34® 44
Dime a n d  S u lphu r

Solution, gal. . .  20® 35
P a r is  G reen  . . . .  48%@54%

Ice C ream
P ip e r Ice  C ream  Co., 

K alam azoo
B ulk  V anilla  .....................  80
B ulk  Special F lav o red  90
B rick, P l a i n ..........................25
B rick, F a n c y  ................... 30

Leaves
B u chu  ............... 1 75® 1 85
B ucbu, pow dr’d  1 85®2 00
Sage, bulk  ............. 67® 70
Sage, Vi loose . .  72® 78 
Sage, pow dered  . .  55® 60
S enna, A lex  ......... 90® 1 00
S enna, T ln n ........... 40® 45
Senna, T lnn . pow. 50® 55 
(Jva U rsi ...............  18® 20

Oil*
Alm onds, B itte r,

tru e  ............. 15 00® 16 00
Alm onds, B itte r ,

a rtif ic ia l ......... 7 00® 7 20
A lm onds, Sw eet,

tru e  .................  1 35®1 60
A lm onds. Sw eet,

im ita tio n  ........... 65® 75
A m ber, c rude  . .  1 75@2 00 
A m ber, rectified  2 50@2 75
A nise ................... 2 00®2 25
B erg am o n t . . . .  8 00@8 25
C ajep u t .............  1 35@1 60
C as3ia ................. 3 00@3 25
C as to r ................. 3 25@3 35
C ed ar L e a f .........1 75@2 00
C itro n e lla  ......... 1 00 @1 25
Cloves ................. 4 50® 4 75
C ocoanut ............. 40® 50
Cod L iv e r ........... 5 35® 5 50
C otton  Seed . . . .  2 00@2 10 
C ro ton  ................. 2 00@2 2b

C ubebs ............... 9 00®9 25
E igeron  ............. 2 75@3 00
E u ca ly p tu s  ___  1 25®1 35
H em lock, p u re  1 75@2 00 
Ju n ip e r  B errie s  20 00@20 20 
J u n ip e r  W ood . .  2 75@3 00
L a rd , e x tra  ____ 2 10® 2 20
L ard . No. 1 ____ 1 85@1 95
L av en d e r Flow . 7 00® 7 25 
L avender, G a r’n  1 25@1 40 
Lem on ................. 2 00@2 25
L inseed, boiled bbl. @1 34 
L inseed , bid. less 1 44@1 54 
L inseed , raw , bbl. @1 33 
L inseed , rw  less  1 43@1 53 
M usta rd , tru e , oz. ®2 25 
M usta rd , a r tif il oz. @2 00
N ea ts fo o t ........... 1 80® 1 95
Olive, p u re  . . . .  3 75@5 00 
Olive, M alaga.

yellow  ............... 3 50®3 60
Olive, M alaga,

g reen  ............... 3 50@3 60
O range, Sw eet . 4 25® 4 50 
O riganum , pu re  @2 50 
O riganum , com ’l @ 75
P en n y ro y a l . . . .  2 25@2 50
P e p p e rm in t ___ 4 50@4 75
Rose, p u re  . .  30 00@32 00 
R osem ary  Flow s 1 50@1 75 
Sandalw ood, E.

1........................ 17 00® 17 25
S a ssa fra s , tru e  2 00@2 25 
S assa fra s , a r t if i’l 60® 75
S p ea rm in t ........  4 7a@5 00
Sperm  ................... 2 40@2 50
T an sy  ................. 4 75@5 00
T a r, U S P  ............... 35® 50
T u rp en tin e , bbls. @ 56 
T u rp en tin e , less 61® 66
W in te rg reen , tr .  5 50@5 75 
W in te rg reen , sw ee t

b irch  ............... 4 00@4 25
W in te rg reen  a r t  1 25@1 60 
W orm seed . . .  12 00@12 25 
W orm w ood ___  6 00®6 25

P o tassium

C apsicum  ............. @2 15
C ardam on  ........... @2 10
C ardam on, Comp. @1 60
C atechu  ............... ®1 60
C inchona  ............. @2 35
Colchicum  ........... @2 40
C ubebs ................. @2 35
D ig ita lis  ...............  @1 90
G en tian  ................. @1 50
G inger ................... @2 50
G uaiac  ...................  @ 190
G uaiac, A m m on. @1 80
Iodine ...................  @1 80
Iodine, C olorless @1 75
Iron , clo.................  @1 60
K ino .......................  @1 65
M yrrh  .....................  @2 50
N ux V om ica . . . .  @1 75
O pium  ...................  @9 50
Opium , C am ph. @1 80
O pium , D eodorz’d @9 50
R h u b arb  ............... @1 65

Lead, w h ite  oil 11 @11% 
O chre, yellow  bbl. ® 1% 
O chre, yellow less 2 ®
P u tty  .....................  3®
Red V en e t’n bbl. l% @
Red V en e t’n  le ss  2® 
V erm illion, A m er. 25®
W hiting , bbl...............  @
W h itin g  ............... 3%@
I.. H . P . P repd . 2 25®

M iscellaneous
A cetan a lid  ........  1 10® 1 20
A lum  .......................  12® 15
Alum, pow dered  an d

g ro u n d  ................. 14 @ 17
B ism uth , S u b n i

t r a te  ...............  3 60@3 70
B orax  x ta l  o r

B icarb o n ate  ___  1 90@2 00
B ich ro m ate  ........... 60® 70
B rom ide ............... 1 S0@2 10
C arb o n ate  ............  1 85@2 00
C h lo ra te , g r a n 'r  95® 1 00
C hlora te , x ta l  o r

pow d.......................  70® 75
C yanide ................... 70® 90
Iodide ...................  4 59@4 66
P e rm a n a g a n a te  . . .  @5 25
P ru ss ia te , yellow  @1 75 
P ru ss ia te , red  ..3  75@4 00 
S u lp h a te  ............... @ 90

Hoots
A ikanet -----; . . .  2 UU®2 10
Blood, pow dered  JUty. 35
Ldiciiiiud ............... uU^i) auA i i p c t i i C ,  p  to l i .  LD \SX ¿ \ j

Geniia.li, povvd. 30(g) 35
Ginger, A frican ,

pow dered  ........... 20® 25
.linger, J a m a ic a  ..30®  35
.linger, J am a ica ,

pow dered ..........  22® 30
G oldenseal pow. 8 00®8 20 
Ipecac, p o w d ...  4 U0®4 25
Liiconce ................... 36® 4u
u iconce, powd. . .  30® 40 
O rris, pow dered  35® 40
Poke, pow dered  20® 25
R h u b arb  ............... 75®1 25
R hubarb , powd. 75® 1 26 
R osinw eed, powd. 25® 30 
S a rsap arilla , H ond.

g ro u n d  ............... 75® 80
S a rsa p a r illa  M exican,

g round  ............... 65® 70
Squills ...................  35® 40
Squills, pow dered  45® 65
T um eric, powd. . .  13® 20
V alerian , powd. . .  @1 00

Seeds
A nise .......................  35® 40
A nise, pow dered  40® 45
B ird , I s  ...................  13® 19
C an ary  .....................  12® 16
C araw ay  ...............  85® 90
C ardam on ......... 1 80® 2 00
C elery (Pow d. 50) 38® 45
C o rian d er ............... 36® 45
Dill ...........................  30® 35
F en n e ll .................  90®1 00
F la x  ....................... 8%@ 12
F lax , g round  . . .  8%@ 12
F o en u g reek  pow. 19® 25
H em p ................... 8%@ 12
Lobelia ...................  40® 50
M usta rd , yellow  . .  19® 25
M ustard , b lack  . . 1 9 ®  25
M usta rd , powd. . .  22® 30
Poppy .....................  @1 00
Q uince .....................  @1 25
R ape .......................  15® 20
S abad illa  ............. @ 35
Sabadilla , powd. 35® 45
Sunflow er ........... 8%@ 12
W orm  A m erican  . .  @ 2 5
W orm  L e v a n t . .  1 00@1 10

Tinctures
A conite .................  @1 65
A loes .....................  @1 35
A rn ica  ................... @3 15
A safo e tid a  ........... @4 40
B ellad o n n a  ----- @2 35
B enzoin ............... @2 50
B enzoin Com po’d  @3 30

B uchu  ................... @2 40
Cantharadies . . .  @8 90

pow dered  ........... jo ®  16
C an th a rad e s  po 2 00® 6 00
Calom el ............... 2 56@2 60
C apsicum  ............. 35® 40
C arm ine  ............... 6 50®7 00
C assia  B uds ......... @ 40
Cloves ............... 77® 85
C halk  P rep a re d  . .  12® 15 
C halk  P rec ip ita te d  1U@ 15
C hloroform  ........... 90® 97
C hloral H y d ra te  1 92®2 12
C ocaine ........... 11 75® 12 30
Cocoa B u tte r  . . . .  50® 60
C orks, lis t, le ss  55%
C opperas, bbls........... @ 2%
C opperas, less . .  2%@ 7
C opperas, powd. . .  4® 10 
C orrosive Dublin. 2 30® 2 40 
C ream  T a r ta r  . . . .  68® 75
C uttlebone ............. 65® 70
D ex trin e  ............... 10® 15
D over’s  P o w d er 5 75@6 00
E m ery , A ll N os. 10® 15
E m ery , P ow dered  8® 10
E psom  S alts , bbls. @ 4 %  
E psom  S alts , less  5® 8
E rg o t ...................  1 25 @1 50
E rgo t, pow dered  2 7503  00
F lak e  W h ite  . . . .  15® 20
F orm aldehyde , lb. 25® 30
G ela tin e  ............... 1 75@1 90
G lassw are, fu ll cs. 58% 
G iassw are, less  50% 
G lauber S a lts , bbl. @ 2V4 
G lau b er S a lts , less  3® 6
Glue, B row n ......... 25® 36
Glue, B row n Grd. 25® 35
Glue, W hite  ___  30® 35
Glue, W h ite  Grd. 30® 35
G lycerine ............... 78® 95
H ops ....................... 60® 75
Iodine ................. 5 60@5 90
Iodoform  ............. 6 59® 6 74
Lead, A ce ta te  . . . .2 1 ®  26
Lycopdium  ......... 2 75@3 00
M ace .........................  85® 90
M ace, pow dered  . .  95® 1 00
M entho l ............. 4 26@4 50
M orphine . . . .  16 60@17 00 
N ux  V om ica . . . .  22%@ 30 
N u x  V om ica, pow . @ M 
P epper, b lack  pow. 35® 40
P epper, w h ite  ......... @ 46
P itch , B u rg u n d y  . .  @ 1 6
Q uassia  ...................  12® 15
Q uinine ...................  90@1 00
Rochelle S a lts  . . . .  48® 55 
S accharine, oz. . . .  @3 80
S a lt P e te r  ............. 36® 45
S eid litz  M ix tu re  . .  41® 46
Soap, g reen  ........... 20® 30
Soap m o tt c as tile  22% @ 25
Soap, w h ite  c as tile

case  .....................  @19 00
Soap, w h ite  cas tile

less, p e r  b a r ......... @2 00
Soda A sh ............. 5%@ 10
Soda B icarb o n ate  3%@ 7
Soda, S a l ..................... 2® 5
S p ir its  C am phor . .  @1 25 
S ulphur, ro ll . . .  4%@ 10
S ulphur, Subl........... 5® 10
T a m a rin d s  ............. 16® 20
T a r t a r  E m etic  . . . .  @ 90
T u rp en tin e , Ven. 50@4 76 
V an illa  E x. p u re  1 50® 2 00 
W itch  H azel . . .  1 35@1 75 
g j i«  S u lp h a te  . . . .  l ( f  I f
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ADVANCED DECLINED
Broom s *
P e a i.u t B u tte r

AMMONIA 
A rctic  B rand

12 oz. ovals, 2 doz. box 2 40

AXLE GREASE 
F raz e r 's

ITT> w o o d  boxes. 4 d o *  3 «<> 
tit), tin  boxes, 3 doz. 2 35 
3% 1b. tin  boxes, 2 dz. 4 25 
luTL pails, per doz . .« 00 
16!b pails, per doz. ..7  20 
261b. pails, per doz. ..12 00

BAKED BEANS
No. 1, p e r doz................... 1 35
No. 2, per doz................... 2 25
No 3, per doz...................2 75

BATH BRICK 
English  ...........................  95

BLUING
Jen n in g s ’

C ondensed P ea rl Bluing 
Sm all. 3 doz. box . . . .  1 95 
I .arge, 2 doz. box . . . .  2 40

B R E A K FA ST  FOODS 
B ear Food, P e ttijo h n s  2 85 
C racked  W heal, 24-2 . .4  60 
C ream  of W heat . . . .  7 50 
Q u ak er Puffed Kice . .  4 30 
Q u ak er Puffed W hea t 4 30 
(ju a k e r  B rk fs t B iscuit 1 90 
Q uaker Corn F lak es  . .  2 75 
W ash in g to n  C risps . .  2 30
W h ea ten a  .......................  5 10
G rape  N u ts ................. 2 85
S ugar Corn F la k e s  . .  2 80
H olland R usk ............... 3 80
K rln k le  C orn F lak es  . .2  80 
M ap l-F lake , W hole

W h ea t .........................  4 05
M inn. W hea t Food . .  6 50 
R alston  W hea t Food

L arge, 18s ............... 2 90
R alsto n  W h t Food 18s 1 95 
R oss’s W hole W heat

B iscu it .......................
Saxon W hea t Food . .  4 50 
Shred  W h ea t B iscu it 4 25
T risc u it.  18 .................  2 25
P illsb u ry ’s B est C er’l 2 50 
*ost T oastie s , T -2  . .  3 30 

P o s t T o astie s , T -3 . .  3 30 
P o s t T a v e rn  P o rrid g e  2 80

BROOMS
F an cy  P a rlo r , 25 lb. . .  9 50 
P a rlo r , 5 S tring , 25 lb. 8 75 
S ta n d a rd  P a rlo r , 23 lb. 8 50
Com m on, 23 lb ............... 8 00
Special, 23 lb ...............  7 75
W arehouse, 23 lb. . .  10 50

B R U SH E S
Scrub

Solid B ack , 8 in ...........1 00
Stolid B ack , 11 in .......... 1 25
P o in ted  E n d s  ............... 1 00

Stove
No. 3 .............................  1 00
No. 2 .............................. 1 60
No. 1 .............................. 2 00

Shoe
No. 1 .............................. 1 00
No. 2 ............................  1 30
No. 3 .............................. 1 70
No. 4 ............................  1 90

B U T T E R  COLOR 
D andelion, 25c size . .  2 00

CA N D L ES
P araffine, 6s ...............  12%
P araffine, 12s .............  13%
W ick ing  .............................  46

C A N N E D  GOODS 
Apples

3 lb. S ta n d a rd s  . .
No. 10 ................... @5 25

B lackberries
2 lb ........................... . @2 25
S ta n d a rd  No. 10 . @9 50

B eans
B aked ................. 1 25@2 25
Red K idney . . . . 1 26© 1 35
S tr in g  ................. 1 50@2 00
W ax  ..................... 1 50@2 00

Blueberries
S ta n d a rd  ............. . @1 75
No. 10 .................. , @8 00

Clam s
L ittle  N eck, 1 lb. . . . .  1 60

Clam Souttloi
B uruha m s % j,t
Burriliii m 's p ts à
Hurnhsim s  q t s . . 7 so

Corn

Good ...........................
4IICV .............

1 85

F rench  Peas
Moiiiiadoii i N a tu ra li

, *-r doz.....................
G ooseberries

No. 2, F a ir  ..........
N o .  2, F ancy  ...........

H cm iny
S ta n d a rd  ................... . .  1 25

L obster
% lb............................... . . .  1 90
% lb............................... . . .  3 10
Picnic  F la t  ................... . . .  3 75

M ackerel
M ustard , 1 lb .................. . . .  X 80
M ustard , 2 lb .................. . . .  2 80
Soused, 1% lb ................ . .  1 60
Soused, 2 lb ..................... . . .  2 75
T om ato , 1 lb. . . .  . . . . .  1 50
T om ato , 2 lb ................... . .  2 80

M ushroom s
B uttons, %8 ........... . . .  @30
B uttons , Is  ................... . . .  @60
H otels, Is  ...................... . . .  @44

O ysters
Cove, 1 lb................... @1 20
Cove, 2 lb ................... . @1 80

P lum s
P lum s ................... 1 50@2 00

P e a rs  In Syrup
No. 3 can , p e r  dz. 2 5003  00

P eas
M arro w fa t ...........1 25@1 35
Ea rly Ju n e  . . . .  1 5 0 0  1 60
E arly  J u n e  s iftd  1 6001 75

P eaches
P ie  .......................  1 25© 1 50
No. 10 3ize can  pie @3 76

P ineapp le
G ra ted  ............... 1 75@2 10
Sliced ................... 1 ■45@2 60

Pum pkin
F a ir  ............................. . .  1 30
Good ........................... . .  1 40
F an cy  ......................... . .  1 50
No. 10 ....................... . . .  8 90

R aspberries
No. 2, B lack  Syrup . .  2 00
No. 10, B lack  ____. .  10 50
No. 2. Red P rese rv ed  3 00
No. 10, Red, W a te r . .  10 50

Salm on
W arren s , 1 lb. T a ll . .  3 35
W arren 's , 1 lb. F la t . .  3 45
Red A lask a  ............ . . .  2 85
Med. Red A laska  . . . .  2 60
P in k  A lask a  ............. . .  2 20

Sard ines
D om estic, %s ............ . . .  6 60
D om estic, % M ustard  6 60
D om estic, % M u sta rd  6 25
N orw egian , %s . . . . .  15018
P o rtuguese , % s . . . .  30@35

S auer K rau t
No. 3. c an s  .................. . . .  2 76
No. 10, c an s  ...........

S hrim ps
D unbar, Is  doz. . . . . . .  1 25
D unbar, l% s  d o z . . . . .  2 40

S uccotash
F a ir  ...................... •  •
Good ....................................... . . .  1 90
F an cy  ....................................

S traw b e rr ie s
S ta n d a rd  ........................... . .  2 00
F ancy  ..................................... . .  2 76

T om atoes
No. 1% .............................. . . .  1 40
No. 2 .................................... . . .  1 75
No. 10 ................................. . . .  8 60

T una
C ase

%s, 4 doz. in  case  . . . .  4 60
%s, 4 doz. in  case  . . . .  7 50
Is, 4 doz. In case  . . . .1 0  00

C A TSU P
V an C am p’s, % p in ts  1 90
V an C am p’s  p in ts . . .  2 75

C H E E S E
A cm e ............................... @29
C arson  C ity  . . . . @28
B rick  ............................... @32
Leiden ........................... @
L im b u rg e r ................ @32
P in eap p le  ................... ©
E dam  ........................... ©
Sap Sago ................... ©
Sw iss. D om estic •

C H E W IN G  GUM 
A dam s B lack  J a c k  . . . .  63
A dam s S ap p o ta  ........... 70
B eem an ’s  P epsin  ........... 65
B eechnu t ...........................  65
D oublem in t .......................  67
F la g  S pruce  ...................  65
H ersh ey  Gum  ...................  50
Ju icy  F r u i t  .......................  67
S te rlin g  G um  P e p ........ 65
S p earm in t, W rig leys . .  67
S p earm in t, 6 box ja r s  3 85
Y u ca tan  .............................  65
Zeno ...................................... 65
O. K. Gum ..........  70
W rig leys (5 box a s s td .)  65

CH OCOLATE 
W alte r B ak e r & Co.

G erm an ’s  Sw eet ............. 24
Prem ium  ...........................  35
C araca s  .............................  28

W alte r  M. Low ney Co.
P rem ium , %s ...................  35
P rem ium , % s ................. 35

C L O T H E S LIN E
P er doz

No. 40 T w isted  C otton  1 65 
No. 50 T w isted  C otton  2 00 
No. 60 T w isted  C otton  2 50 
No. 80 T w isted  C otton  2 65 
No. 50 B ra ided  C o tton  2 25 
No. 60 B raided  C otton  2 40 
No. 80 B raided  C otton  2 90
No. 50 S ash  Cord . . . .  3 00
No. 60 S ash  Cord . . . .  3 50
No. 60 J u te  ................. 1 25
No. 72 J u te  ................. 1 40
No. 60 S i s a l ..................  1 30

G alvanized  W ire 
No. 20, each  100ft. long 1 90 
No. 19, each  100ft. long 2 10 
No. 20, each  100ft. long 1 00 
No. 19. each  100ft. long 2 10

COCOA
B ak e r’s ...............................  39
C leveland ...........................  41
Colonial, %s ......... . . . .  35
Colonial, %s .....................  33
E p p s  ...................................  42
H ersh ey ’s, %s ................. 32
H e rsh e y ’s, % s ................. 30
H u y le r ...............................  36
Low ney, %s .....................  38
Low ney, % s ...................  37
Low ney, % s ...................  37
Low ney, 5 lb. c an s  ___  37
Van H outen , % s ........... 12
Van H o u ten , %s ........... 18
Van H ou ten , %s ........... 36
Van H outen , I s  ...............  65
W a n -E ta  ...........................  36
W ebb ...................................  33
W ilbur, % s .......................  83
W ilbur, % s .......................  32

COCOANUT 
D u n h am 's  per lb

%s, 5 lb. case  ................... 32
%s, 5 lb. case  ...............  31
%s, 15 lb. case  ...............  31
%s, 15 lb. case  ...............  30
Is, 15 lb. case  ................. 29
%s & %s, 15 lb. case  . .  30
5 an d  10c p a ils  ........... 4 25
B ulk, p a ils  .......................  23
Bulk, b a rre ls  ...................  22
B ak e r’s  B razil Shredded 
70 5c pkgs., p e r case  3 00 
36 10c pkgs., p e r case  3 00 
16 10c and  33 5c pkgs.,

p e r case  .....................  3 00
B ak ers  C anned, doz. 1 10

C O F F E E S  ROASTED 
RIO

Common .........................  19
F a ir  .................................  19%
Choice .............................  2o
F ancy  .............................  21
P eab erry  .......................  23

S an tos
Com m on .........................  20
F a ir  .................................  20%
Choice ...........................  21
Fancy  .............................  23
P eab erry  .......................  23

M aracaibo
F a ir  ....................... .......... 24
Choice .............................  26

M exican
Choice .............................  25
F an cy  ...............................  26

G u a tem ala
Fair .................................  86
F a n c y  ...............................  28

Jav a
P r iv a te  G row th  . . . .  26@30
M andling ...................  31035
A ukola .......................  30032

Mocha
S h o r t B ean  ................. 25027
L ong B ean  ............... 24025
H. L. O. G ....................  26028

B ogota
F a ir  .................................... 24
F ancy  ...............................  26
E xch an g e  M arket, S teady  
S pot M ark e t, S tro n g  

P ack ag e
N ew  York B asis

A rhuckle ....................... 21 50
M cL aughlin ’s XXXX 

M cL augh lin ’s  XXXX 
package coffee is sold to  
re ta ile rs  only. M ail all o r
ders  d irec t to W. F . M c
L aughlin  & Co.. Chicago.

E x tra c ts
H olland, % gro. bxs. 95
Felix. % g ro ss  ........... 1 15
H um m el s foil. % gro. 85 
H um m el's  tin . % gro. 1 43 

C O N D E N SED  M ILK
C arn atio n . T a ll .............6 20
C arn a tio n , Baby ......... 6 10
Dundee, T all ............... 6 50
Dundee, Baby ................. 5 40
H ebe. T all ................... 5 10
Hebe. B aby ................... 5 00

F ilb e r ts  .........................  20
No 1 S S ...........24

W aln u ts , N ap les  .........
W alnu t3 , G renoble . . .2 2  
T ab le  n u ts , fan cy  .. . .1 6 %
P ecans, L a rg e  ............. 17
P ecans , Ex. L a rg e  . .  20

Shelled
No. 1 S pan ish  Shelled

P e a n u ts  ..........  16 ©16%
Ex. Lg. Va. Shelled

P ean u t3  ........... 16% ©17
P ecan  H a lv es  ........... @90
W alnu t H alves  ........... 65
F ilb e rt M eats  ........... ©42
A lm onds ...................  ©60
J o rd a n  A lm onds . . . .

P e a n u ts  
F a n c y  H  P  S*uns

R aw  .......................  14015
R o asted  ............... 15016

H  P  Ju m b o
R aw  .....................  15@16
R oasted  ............... 16017

CREAM TA RTA R
f a rre ls  o r D rum s ......... 63
Boxes ...................................  15

D R IED  FR U IT S  
A pples

E v a p ’ed, Choice, blk 01 6  
E v ap ’d F a n c y  b lk . .  ©

CO N FEC TIO N E RY
S tick  C andy Pa ils

H orehnund  .....................  16
S ta n d a rd  .........................  16

C ases
Ju m b o  ...............................  17
Big S tick  .......................  17
Boston S u g ar S tick  . .  20 

Mixed C andy
P a ils

B roken .............................  18
C u t Loaf .......................  18
l-rench  C ream  ............. 20
G rocers .........................  13
K in d e rg a rte n  ............... 19
L ead e r ...........................  17
M onarch .......................  15
N ovelty  ...........................  18
P a ris  C ream s ............. 19
J’rem io  C ream s ........... 22
Royal ...............................  16
Special ............................... 16
X L  O .............................  14

S pecia lties
P a lls

A uto K isses (b a sk e ts ) 19 
B onnie B u tte r  B ite3 . .  23 
B u tte r  C ream  C orn . .  21 
C aram el Bon B ons . .  21 
C aram el C roquetes . .  20 
C ocoanut W affles . . . .  20
Coffy Toffy ................... 22
N a tio n a l M in ts  7 lb tin  24
F udge , W aln u t ........... 22
F udge , Choc. P e a n u t 21 
F udge , W h ite  C en ter 21
Fudge, C h erry  ..............  22
Fudge, C ocoanut ___  22
H oneysuck le  C andy . .  22
Iced M aroons ................  22
Iced O range  Je llies  . .  19 
I ta lia n  Bon B ons . . . .  20 
A A L icorice D rops

5 lb. box ................. 1 75
L ozenges, P e p ................. 20
l ozenges, P in k  ............  20
M anchus .........................  20
A lolasses K isses, 10

lb. box .......................  20
N u t B u tte r  Puffs . . . .  20 
S ta r  P a tt ie s ,  A sst. . .  22

C hocolates P a ils
A sso rted  Choc...............  22
A m azon C aram els  . .  23
C ham pion .......................  19
Choc. C hips, E u rek a  26
C lim ax .............................  20
E clipse , A sso rted  . . . .  21
Ideal C hoco lates ......... 21
K londike C hoco lates 27
N abobs ...........................  27
N ibble S ticks, box . .1  75
N u t W afe rs  ................. 27
Ocoro Choc C aram els  25
P e a n u t C l u s t e r s ...........30
Q u in te tte  ,‘..................... 22
R eg ina  .............................  18
S ta r  C hoco lates ........... 20
S u p erio r Choc, (lig h t)  22

Pop Corn Goods 
C ra ck e r-Ja c k  P rize  . .  4 40 
C heckers P rize  ......... 4 40

Cough Drops
Boxes

P u tn a m  M enthol . . . .  1 35
S m ith  B ros.....................  1 35

COOKING COM POUNDS 
C risco

A prico ts
C a l ifo rn ia .....................  0 2 1

C itron
C orsican  ............... . . . .  ©27

C u rra n ts
Im ported , 1 lb. pkg . .  26 
Im ported , bulk  ...........  25%

Peaches
M uirs—Choice, 25 lb. . .  12 
M uirs— F ancy , 25 lb. . .  13 
F ancy , Peeled, 25 lb. . .  16

Peel
Lem on, A m erican  ........... 22
O range, A m erican  ___  23

R aisins
C luster, 20 ca r to n s  . . .  
Loose M uscatels, 4 Cr. 9 
Loose M uscatels, 3 Cr. 8% 
L. M. Seeded lib . 10% ©11

C alifo rn ia  P ru n es  
90-100 25 lb. boxes ..© 10%  
80- 90 25 lb. boxes ..© 1 1  
70- 80 25 lb. boxes ..© 12  
60- 70 25 lb. boxes ..@ 13% 
50- 60 25 lb. boxes ..@ 14 
40- 60 25 lb, boxes ..@ 16

FA RIN A CEO U S GOODS 
U ean t

C alifo rn ia  L im as . . . .  16% 
Med. H an d  P icked  . . .  15 
Brow n, H olland  ...........

F a r l n  #»
25 1 lb. p ackages  ___ 2 65
Bulk, p e r 100 lb ...............

O rig inal H olland R usk 
l ’acked  12 ro lls to  c o n ta in e r 
3 c o n ta in e rs  (40) ro lls  3 80

H om iny
P earl, 100 lb. sack  . . . .  6 00 

M acaroni.
D om estic, 10 lb. box . .  1 30 
Im ported , 25 lb. box . .  
S k in n e r 's  24s, case  1 87%

P earl B arley
C h es te r ...........................  6 00
P o r ta g e  .........................  7 go

P eas
G reen, W isconsin , lb. 11% 
Split, lb .............................  11%

Sago
E a s t In d ia  .......................  15
G erm an, sacks  ............... 15
G erm an, b roken  pkg.

T apioca
Flake, 100 lb. 3acks . . .  15 
P ea rl, 100 lb. sack s  . . .  15
Pearl, 36 p k g s ...............2 76
M inute, 10c, 3 doz. . . . , 8  26

FISH IN G  TA C K LE
% to  1 in .............................
1% to  2 in ...........................
1% to  2 in .......................
1% to  2 In ...........................
2 In..........................................
3 In ..........................................

C otton  L ines

6
7
»

11
16
20

36 1 lb. can s  ................. 9 90 No. 1, 10 fee t ....................  5
24 1% lb. c an s  ..........  9 90 No. 2, 15 fe e t ...................  7
6 6 lb. c an s  ................... 9 90 No. 3, 15 fee t ....................  9
4 9 lb. c a n s  ...................  9 90 No. 4, 15 fee t .................... 10

M azola No. 5, 15 fe e t .....................  11
5% oz. b o ttle s , 2 doz. 2 60 No. 6, 15 fee t .................... 12
P in ts , tin , 2 doz...........6 15 No. 7, 15 fee t ....................  16
Q u arts , tin , 1 doz. . .  6 75 No. 8, 15 fe e t ................... 18
% gal. tin s , 1 doz. . .  10 75 No. 9, 15 fee t ...................  30
Gal. tin s , % doz..........  10 25 Linen L ines
5 Gal. tin s , 1-6 doz. 18 50 SmaU 20

N U T S—W hole M edium  ..........................  26
lbs L a rg e  ................................  34

A lm onds, T a rra g o n a  21 
A lm onds, C alifo rn ia  

so ft shell D rak e  . . .  
B raz ils  .............................  18

Poles
Bamboo, 16 ft., p e r doz. 60 
Bam boo, 14 ft., p e r doz. 56 
Bamboo, IS f t ,  per doz. SO

FLAVORING EX T RA C TS 
Jen n in g s  D C B rand

P u re  V antla  
T erp en e less  

P u re  L em on
P e r  Doz.

7 D ram  15 C en t ......... 1 20
1 % O unce 20 C en t . . .  1 75
2 O unce 30 C en t . . . .  2 60 
2% O unce 35 C en t . . .  2 75 
2% O unce 40 C en t . . .  3 00 
4 O unce 55 C en t . . . .  5 00
8 O unce 90 C en t .........8 60
7 D ram  A sso rted  . . .  1 25 
1 % O unce A sso rted  . .  2 00

FLOUR AND F E E D  
G rand  R ap ids G ra in  &

M illing Co.
W in te r  W h ea t

P u r ity  P a te n t  ............. 11 75
F an cy  S p ring  . . . . . .  12 50
W izard G ra h a m  . . . .  11 00
W izard, G ran . M eal 12 00 
W izard  B uckw ’t cw t. 7 00 
Kve ...............................  11 00
K aw ’s B est ................. 12 50

iiev c i ty  M illing Co.
Lily W h ite  .................  12 00
G rah am  ...........................  5 40
G ran en a  H e a l t h ...........5 50
G ran. M eal ...................  5 70
B olted M eal ...................  5 ¿0
W atso n -H ig g in s  M illing Co
New P e rfec tio n  ___  11 50

A oi den G rocer Co 
Q uaker, %s c lo th  . .  10 85 
Q uaker, %s c lo th  . .  10 75 
Q uaker, % s c lo th  . .  10 65 
Q uaker, %3 p a p er . .  10 75 
Q uaker. %s p a p e r  . .  10 65

■Vrfiisa!. H aro  W heal 
W orden G rocer Co. 

A m erican  E ag le , % s 12 20 
A m erican  E ag le , % s 12 10 
A m erican  E ag le , %s 12 00 

S pring  W h ea t 
Ju d so n  G rocer Co. 

C ereso ta , % s c lo th  . .  N one 
C ereso ta , %s c lo th  . .  N one 
C ereso ta , % s c lo th  . .  N one 

W orden G rocer Co. 
W ingold, % s c lo th  Sold O ut 
W ingold, %s c lo th  Sold O ut 
W ingold, % s c lo th  Sold O ut

Meal
Bolted ...........................  10 55
G olden G ran u la ted  . .  10 75 

W h ea t
Bed ...................................  2 08
W hite  .............................  2 05

O ats
M ichigan c a r lo ts  ........... 85
L ess th a n  c a r lo ts  ......... 88

Corn
C arlo ts  ...........................  2 05
L ess  th a n  c a r lo ts  . . . .  2 10

H ay
C ar.o ts  ...........................  26 00
L ess  th a n  c a r lo ts  . .  28 00 

Feed
S tre e t  C ar F eed  . . . .  73 00 
N c. 1 C orn & O a t F d  73 00
C racked  C orn ............. 76 00
C oarse  C orn M eal . .  76 00

FRUIT JARS
M ason, p ts ., p e r  gro. 7 10 
M ason, q ts ., p e r  gro . 7 50 
M ason, % gal. p e r  gro . 9 85 
M ason, c an  tops, g ro . 2 80

G E L A T IN E
Cox’s, 1 doz. la rg e  . . .  1 45 
Cox’3, 1 doz. sm all . .  90
K nox’s Spark ling , doz. 1 76 
K nox’s S park ling , g r. 20 50 
K nox 's  A cidu ’d  doz. . .  1 85
M inute, 1 doz................. 1 25
M inute, 3 doz.....................3 75
N elson ’s ................   1 go
O xford .............................  7g
P lym ou th  Rock, P h o s , 1 40 
P ly m o u th  R ock, P la in  1 25 
W au k esh a  .....................  l  60

GRAIN BAGS 
B road  G auge, 12 oz. . .  24
C lim ax, 14 oz.................... 29
S ta rk , A, 16 oz...................

H E R B S
Sage .................................... ig
H ops .................................... lg
L au re l L eav es  ..............  15
S enna  L eav es  . . . . . . . . .  25

H ID E S A N D  P E L T S  
H ides

G reen, No. 1 ................. 16
G reen, No. 2 ................. 15
C ured, No. 1 ................ 18
C ured. No. 2 ................. 17
C alfsk in , g reen , No. 1 24 
C alfsk in , g reen , No. 2 22% 
C alfsk in , cu red , N o. 1 26 
C alfsk in , cu red . No. 2 24%
H orse, No. 1 .............  6 00
H orse, No. 2 .............  6 00

P e lts
Old W ool ............... 75 @2 00
L am bs .....................  50@1 50
S h earlin g s  .......... 50@1 50

T allow
P rim e  .........................  @18
No. 1 .........................  @12
No. 2 ............................ ©11
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W ool
U nw ashed , m ed. . .  @80 
U nw ashed , fine ___  @55

FU R S
Coon, la rg e  ................. . 3 50
Coon, m edium  .......... 2 50
Coon, sm all .............. ..1 00
M ink, la rg e  ................. 6 00
M ink, m edium  .......... 4 00
M ink, sm all ................ . 3 00
M u sk ra ts , w in te r  . . . 65
M uskra ts , fa ll .......... 45
M uskra ts , sm all fa ll . 30
M u sk ra ts , k i t ts  ........ 10
Skunk, No. 1 ............ . 4 50
Skunk, No. 2 ............. . 3 25
S kunk, No. 3 ............. . 2 00
S'kunk, No. 4 ............. . 1 00

HO N EY
A. Q. W oodm an’s  B rand .
7 os., p e r  dos. ...............
30 oz., p e r doz...............3 00

H O RSE RADISH
P e r doz.................................. 90

JE L L Y
51b. pails , p e r  doz. . .

151b. palls , p e r  p a ll . . .  .1 30 
301b. pa lls , p e r  p a ll . . . .  2 50 

J iffy -Je ll
S tr a ig h t o r  A sso rted

P e r  doz.............................. 1 15
P e r  case , p e r  4 doz. . .  4 60 
E ig h t F la v o rs : R asp b erry , 
S traw b e rry , C herry , L e m 
on, O range, L im e, P in e 
apple, M int.

JE L L Y  G LA SSES 
% p t. in  bbls., p e r doz. 25 
% p t. in bbls.. p e r  doz. 27
8 oz. capped  in  bb ls .,

p e r  doz. ...........................  27
M A P L E IN E

2 oz. bo ttle s , p e r  doz. 3 00 
1 oz. b o ttle s , p e r  doz. 1 75 
16 oz. b o ttle s , p e r  dz. 16 50 
32 oz. bo ttle s , p e r  dz. 30 00

M INCE M EAT
P e r  case  .........................  3 75

M OLASSES 
New O rleans

F a n c y  O pen K e ttle  . . . .  56
C hoice ...............................  52
Good ..................................
S tock ....................................

H a lf  b a rre ls  2c e x tra
R ed H en , No. 2 ........... 2.30
R ed H en , No. 2% ____ 2 90
R ed H en , No. 5 ......... 2 80
Red H en , N o. 10 ___  2 65
U ncle B en, No. 2 ___ 2 30
U ncle B en, No. 2% . .  2 90 
U ncle B en, No. 5 . . . .  2 80
U ncle B en, No. 1 0 ___ 2 65
G in g er C ake, No. 2 . .  2 65 
G inger C ake, No. 2% 3 20 
G inger C ake. No. 5 . .  3 10 
O. & L. O pen K e ttle ,

No. 2% .......................  4 25
M USTARD

P IP E S
Clay, No. 216, p e r  box 
Clay, T. D. fu ll c o u n t 80 
Cob, 3 doz. In box . .  1 25 

PL A YIN G  CARDS
No. 90 S team b o a t ___  2 25
No. 808, B icycle ......... 3 50
P e n n a n t .........................  3 25

POTASH
B ab b itt’s, 2 doz........... 1 90

PR O V ISIO NS 
B arre led  P o rk  

C lear B ack  . .  52 00@S3 00 
S h o rt C u t C lr 50 00@51 00
B ean  .................  47 00@48 00
B risk e t, C lear 55 00@56 00
P ig  ...................................
C lear F am ily  ............. 35 00

D ry S a lt M eats 
& P  B ellies . .  32 00@33 00 

L ard
P u re  in  tie rc e s  . ,29%@30 
C om pound L a rd  24 @24% 
80 lb. tu b s  . . .a d v a n c e  %
60 lb. tu b s  . . .a d v a n c e  %
50 lb. tu b s  . . .a d v a n c e  % 
20 lb. p a ils  . . .a d v a n c e  %
10 lb. pa ils  . . .a d v a n c e  %
5 lb. p a ils  . . .a d v a n c e  1 
3 lb. p a ils  . . .a d v a n c e  1

Sm oked M eats
H am s, 14-16 lb. 28 @29
H am s, 16-18 lb. 27 @28
H am s, 18-20 lb. 26 @27
H am , d ried  beef

s e ts  ................... 29 @30
C alifo rn ia  H am s 23 @23%
Picn ic  Boiled

H am s ............... 31 @82
Boiled H a m s  . . 41 @42
M inced H am s . . 20 @21
B acon ................. 37 @42

Sausages
B ologna ..............    15
L iv e r ................................ 12
F ra n k fo r t  .....................  17
P o rk  .........................  14 @15
V eal .................................  11
T ongue  ...........................  11
H ead ch eese  ...................  14

Beef
B oneless . . . .  25 00@27 00 
R um p, new  . .  30 00@31 00 

Pig’s Feet
% b b ls ...............................  1 75
% bbls., 40 lbs....................8 40
U, b b ls .....................................9 00
1 bb l.................................. 16 00

Tripe
K its . 15 lb s .......................  90
% bbls., 40 lb s ....................1 60
% bbls., 80 lb s ....................3 00

C asings
H ogs, p e r lb .......................  85
B eef, round  s e t . .  19@20
Beef, m iddles, s e t  . .  45@55
Sheep ...................  1 1501  35

% lb. 6 lb. box ............... 16
O LIV E S

B ulk, 1 gal. kegs 1 20 0  1 30 
Bulk, 2 gal. kegs 1 1501 25 
B ulk, 5 gal. kegs  1 05@1 15
Stuffed, 5 oz...................  1 10
S tuffed , 5 oz................... 1 15
Stuffed, 14 oz .....................2 50
P it te d  (n o t 3tuflfed)

14 oz...............................  2 50
M anzan illa , 8 oz. ____ 1 10
L unch , 10 oz.................  1 50
L unch , 16 oz.................  2 60
Q ueen. M am m oth, 19

oz.....................................  5 00
Q ueen, M am m oth , 28

oz...............................     6 25
Olive Chow, 2 doz. cs.

p e r  doz.......................... 2 25
P E A N U T  B U T T E R  
B el-C ar-M o B rand

4 oz. 4 doz. in case  ..3  60
7 oz. 2 doz. in case  . .  2 90
8 oz. 2 doz. in case  . .  3 30
18 oz. 1 doz. in case  . .  3 00 
12 2 lb. pa il 3 ............. 5 20
5 lb. pails, 6 in c ra te  5 75
10 lb. p a ils  ........................19%
15 lb. pa ils  ..................... 19
25 lb. p a ils  ..................... 18%
50 lb. t in s  .................... 18%
PE T R O L E U M  PRO D U CTS

Iron  B arre ls
P e rfec tio n  .....................  11.
R ed C row n G asoline . .  21.5 
G as M achine  G asoline 35.9 
V M & P  N a p h th a  . .  21. 
C ap ito l C ylinder, W ood

B bls.................................. 36.9
C apito l C ylinder, Iron

B b ls ..................................  35.9
A tla n tic  R ed  E ngine,

Iro n  B b ls ...................... 21.9
W in te r  B lack , Iro n

B b ls..................................  11.9
P o la rln e , I ro n  Bbls. . .  38.9

U ncolored O leom argerlne
Solid D a iry  ........... 23@ 26
C o u n try  Rolls . . . .  28 @29

C anned  M eats 
C orned B eef, 2 lb. . .  6 50 
Corned B eef, 1 lb. . .  3 75
R o as t Beef, 2 lb ...........6 50
R o as t B eef, 1 lb ...........3 75
P o tted  M eat. H am

F lav o r. % s .................  55
P o tted  M eat. H am

F lav o r. % s .................  95
D eviled M eat, H am

F lavo r. % s ...................  52
D eviled M eat. H am

F lavo r. % s ............... 1 00
P o tted  T ongue. Ms . .  55
P o tted  T ongue, % s . .  1 00 

RICE
F a n c y  .........................
B lue Rose ...............  8% @ 8%
B roken  .......................

R O LLED  OATS
M onarch , b b ls ................. 10 00
Rolled A vena. bbls. 10 25 
S teel C ut. 100 lb. sks. 5 10
M onarch , 90 lb. sks. . .  4 90 
Q uaker. 18 R eg u la r . .  1 75 
Q uaker. 20 F a m ily  . .  5 60 

SALAD D R ES8IN G  
O olum bia. % p in t . . . .  2 26 
Colum bia. 1 p in t ........  4 00
D u rk ee ’s. la rg e . 1 doz. 4 20 
D u rk ee ’s, sm all. 2 doz. 5 00 
S n id e r’s, la rg e , 1 doz. 2 40 
S n id e r’s, sm all, 2 doz. 1 45

R A LERA TU S 
P ack ed  60 lbs. in  box. 

Arm  and  H a m m e r . .  3 10 
W y an d o tte . 100 Ms . .  3 00 

SAL SODA
G ran u la ted , b b ls ...........1 80
G ran u la ted , 100 lbs. cs. 1 90 
G ran u la ted , 36 pkgs. 1 80

P IC K L E S
M edium

B arre ls , 1,200 co u n t 12 00 
H a lf bbls., 600 co u n t 6 50
5 gallon  kegs  ............. 2 60

Sm all
B a rre ls  .......................  14 00
H a lf  b a rre ls  ...............  7 50
5 gallon kegs  ........... 2 80

G herk ins
B a rre ls  .........................  25 00
H a lf  b a rre ls  ............... 13 00
6 gallon  kegs  ............... 4 50

S w eet Sm all
B a rre ls  .........................  24 00
5 gallon  kegs ...............  4 20
H a lf  b a rre ls  ............... 12 50

SA L T
Com m on G rades

100 3 lb. sack s  ............. 3 15
70 4 lb. sack s  ............  3 05
60 5 lb. sack s  ............  3 05
28 10 lb. sack s  ............ 2 90
56 lb. sack s  .................  48
28 lb. sack s  ...............  27

W arsaw
56 lb. sack s  ...................  26
28 lb. d a iry  in d rill b ag s  20 

S o lar Rock
56 lb. sack s  .....................  43

Com m on
G ran u la ted , F in e  . . . .  1 80 
M edium , F in e  ............. 1 90

SA L T  FISH
Cod

L arge, w hole ........... @12
Sm all, w hole ........... @11%
S tr ip s  o r b rick s  . .  16@19
Pollock .......................  @10

H olland H erring
S ta n d a rd s , bb ls ...........13 50
Y. M., bb ls...................  15 00
S tan d a rd , kegs  ......... 85
Y. M. kegs .....................  96

H erring
Fu ll F a t  H e rrin g , 350 

to  400 coun t . . . . . .  13 50
L a b o ra d o r S p lit 200 lb. 
N orw ay , 4 K, 200 lbs.
Spiced, 8 lb. pa ils  ......... 95
Scaled, in  boxes ...........
Boned, 10 lb. boxes . .  

T ro u t
N o. 1, 100 lb s ..................  7 50
No. 1. 40 lb s ....................  2 25
No. 1. 10 lb s ...................  90
Nn 1. J lh» . . .  T*

M ackerel
Mes3, 100 lb s ...............  22 00
M ess, 50 lb s ....................11 65
M ess, 10 lb s ....................  2 60
M ess. 8 lb s .....................  2 05
No. 1, 100 lb s ............... 21 00
No. 1, 50 lb s ................. 11 10
No. 1, 10 lbs....................  2 50

L ake  H erring
100 lb s ..............................
40 lb s ...........................
10 lb s ............................ .’
8 lb s ...............................  54

S E E D S
Ani3e ............................. . 35
C anary , S m y rn a  . . . . 11
C araw ay  ..................... . 75
C ardom on, M alab a r 1 20
C elery  ......................... . 45
H em p, R u ss ian  ........ • 7%
M ixed B ird ................. . 9
M usta rd , w h ite  ........ . 22
P oppy  ............................. 70
R ap e  ......................... . 15

S H O E  B L A C K IN G
H an d y  Box, la rg e  3 dz. 3 50
H an d y  Box, sm all . . 1 25
B ixby’s  R oyal P o lish  85
M iller's  C row n Po lish  85

S N U F F
Scotch, In b lad d ers . . .  37
M accaboy, in ja r s  . . . . . .  35
F ren c h  R apple  in Ja rs  . .  43

SODA
B oxes ................... RI4
K egs, E ng lish  .......... . . .  4%

S P IC E S
Whole Spices

Allspice, J a m a ic a  . . 9@>10
Allspice, lg. G arden @11
Cloves, Z an z ib a r ., @50
C assia, C an ton  . . . . @20
C assia, 5c pkg. doz. @35
G inger, A frican  . @15
G inger. Cochin ___ @20
M ace. P e n a n g  .......... @90
M ixed. No. 1 .......... @17
M ixed, No. 2 . @16
M ixed. 5c nkgs. dz. @45
N utm egs, 70-80 @35
N utm egs. 105-110 . . @30
P epper, B lack  ......... @32
Pepper, W h ite  ......... @32
P epper. C ayenne . . @22
P a p rik a . H u n g a rian

P u re  G round In Bulk
Allspice, J am a ic a  .. @16
Cloves. Z an z ib a r . . @68
C assia. C an ton  . . . . @32
G inger, A frican  . . @24
M ace. P e n a n g  . @1 00
N u tm eg s . . @36
Pepper, B lack  .. @30
Pepper, W hite  . .  .. @40
P epper, C avenne . . @30
P a p rik a , H u n g a ria n @45

S T A R C H
Corn

K ingsford . 40 lbs 9%
M uzzy, 48 lib . pkgs 9%

Kingsford
S liver Gloss. 40 lib . . .  9%Gloss
Argo. 48 5c pkgs. . . .  2 40
S liver Gloss, 16 31bs. . .  9%
S ilver Gloss, 12 61bs. . .  9%

M uzzy
48 11b. p ack ag es  . . . . . . 9 %
16 31b. p ack ag es  . . . . . .  9%
12 61b. p ack ag es  . . . . . . 9 %
50 lb. boxes ............. . . .  6?J

SYRUPS
Corn

B arre ls  ....................... 75!
H a lf  b a rre ls  ............ . . . .  75
Blue K aro , Nn. 1%.

2 doz........................... . .  2 65
Blue K aro , No. 2, 2 dz. 3 30
Blue K aro , No. 2%, 2

doz............................... . .  4 10
Blue K aro , No. 5, 1 dz. 3 95
B lue K aro , No. 10, %

doz................................ . 3 70
Red K aro . No. 1%, 2

doz................................ 9 an
R ed  K aro , No. 2, 2 dz. 3 55
Red K aro , No. 2% 2dz. 4 40
Red K aro , No. 5, 1 dz. 4 25
Red K aro . No. 10

doz............................... . .  4 00

P u re  C ane

Good . 
Choice

T A B L E  SA U CES
H alford , la rg e    ......... 3 75
H alfo rd , sm all ............. 2 26

T E A
U ncolored J a p a n

•M edium  .......................  20@25
Choice .........................  28@33
F an cy  ...........................  36@45
B a3ket-fired  M ed’m  28@30 
B ask e t-fired  Choice 35@37 
B ask e t-fired  F an cy  38@45
No. 1 N ibbs  ...............  @32
Siftings, bulk  ........... @14
Siftings, 1 lb. pkgs. @17

G unpow der
M oyune, M edium  . .  28@33 
M oyune, Choice . .  35@40 
P in g  Suey, M edium  25@30 
P in g  Suey, Choice 35@40
P in g  Suey, F a n c y  . .  45 @50 

Y oung H yson
Choice .......................  28@30
F a n c y  ...........................  45@56

Oolong
F o rm o sa , M edium  . .  25@26 
F orm osa , Choice . .  32 @35 
F o rm o sa , F a n c y  . .  50@60 

E nglish  B re ak fa s t 
Congou, M edium  . .  25@30 
Congou, Choice . . . .  30@35 
Congou, F a n c y  . . . .  40@60 
Congou, E x. F an cy  60@80 

Ceylon
Pekoe, M edium  . . . .  28@30 
D r. Pekoe, Choice . ,30@35 
F lo w ery  O. P . F a n c y  40@50

CIGARS
P e te r  D ornbos B ran d s

D om bos Single
B inder .......................  37 00

D ornbos, P e rfec to s  . .  37 00 
D ornbos, B ism arck  73 00
A llan D. G ra n t ........... 65 00
A llan  D..........................  35 00

Jo h n so n  C ig a r Co.’s B ran d  
D u tch  M as te rs  C lub 75 00 
D u tch  M aste rs , B an  75 00 
D u tch  M aste rs , Inv. 75 00 
D u tch  M aste rs , P a n . 75 00 
D u tch  M as te r  G rande  72 00 
E l P o r ta n a  
D u tch  M aste rs , 5c 
S. C. W .
Gee J a y

A bove fo u r b ra n d s  a re  
sold on follow ing basis :
L ess th a n  300 ............  37 00
300 a sso rted  ..................  36 00
2500 a sso rte d  ................  35 00

2% cash  d isco u n t on all 
pu rchases .
Worden Grocer Co. Brands
B oston  S tra ig h t ......... 37 00
T ra n s  M ich igan  ......... 37 50
C. P . L .............................. 37 50
C ourt R oyal ................. 43 00
H e m m e te r 's  C h am 

pion ................................42 50
Iroquois  ..........................42 50
L a  A zora  A greem en t 38 50 
L a  A zora  B ism arck  . .  70 00
W haleb ack  ................... 37 00
W o rd en ’s H an d  M ade 36 00 
B- L .................................... 40 00

T W IN E
C otton , 3 ply  ...................  52
C otton . 4 ply ................... 52
J u te , 2 p ly  ....................... 25
H em p, 6 ply  .....................  34
F lax , m edium  .................  35
W ool, 100 lb. ba le s  ___  18

VIN EG A R
W h ite  W ine, 40 g ra in  17 
W h ite  W ine, 80 g ra in  22 
W h ite  W ine, 100 g ra in  25

O akland V in eg ar & P ickle  
Co.’s  B ran d s  

H igh land  app le  c id e r 
O akland  app le  c id e r . .
S ta te  Seal s u g a r .........
B lue R ibbon Corn . .  
O ak land  w h ite  p lck lg  

P ac k ag e s  free.
W ICK IN G

No. 0, p e r  g r o s s .............. 40
No. 1, p e r  g r o s s ................ 50
No. 2, p e r  g ro ss  .............. 65
No. 3, p e r  g r o s 3 .............. 95

W O O D E N W A R E
B aske ts

B ushels  .........................  1 20
B ushels, w ide band  ..1  45 
M ark e t, d rop  h an d le  . .  55 
M arket, sing le  h and le  60
Splin t, la rg e  ............... 4 00
Splin t, m edium  ............. 3 50
Splint, sm all ............. 1  00
W illow , C lothes, la rg e  
W illow , C lothes, sm all 
W illow , C lothes, m e’m

B u tte r  P la te s  
Oval«

% lb., 250 in c ra te  ........  45
% lb., 250 in c ra te  ......... 45
1 lb., 250 in c ra te  ...........  50
2 lb., 250 in  c ra te  ...........  55
3 lb., 250 in  c ra te  ...........  70
5 lb., 250 in c ra te  ...........  90

W ire  End
1 lb., 250 in  c ra te  ...........  45
2 lb., 250 in  c ra te  ...........  50
3 lb., 250 in  c ra te  ........... 6f
5 lb., 20 in  c&afe ........... 70

C hurns
B arre l, 5 gal., each  . .  2 40 
B arrel, 10 ga l., each  . .  2 55

C lothes P ins 
Round H ead

4% inch, 5 g ro ss  . . . .  70 
C artons, No. 24, 24s, bxs. 75

Egg C ra te s  and  F illers  
H um pty  D um pty , 12 dz. 20
No. 1 c o m p le te ...............  42
No. 2 com plete  ............. 35
Case, m edium , 12 s e ts  1 30

F au ce ts
C ork lined, 3 in ................... 70
Cork lined, 9 in ..................80
Cork lined, 10 in ..................90

Mop S ticks
T ro jan  s p r i n g ............... 1 36
E clipse  p a te n t sp rin g  1 35
No. 1 com m on ........... 1 35
No. 2, p a t. b ru sh  hold 1 35 
Ideal, No. 7 ..................... 1 35121b. c n tto n  m o p  h e a rts  1 76 

P a lls
10 q t. G alvanized  . . . .  3 25 
12 qt. G alvan ized  . . . .  3 75 
14 q t. G alvan ized  . . . .  4 25 
F ib re  ...............................  5 50

Toothpicks
B irch , 100 p ack ag es  .. 2 00
Ideal ............................... 85

T ra p s
M ouse, wood, 2 hoels . .  22
M ouse, wood, 4 holes . .  45
10 q t. G alvan ized  ___ 1 55
12 qt. G alvan ized  . . . . 1 70
14 q t. G alvanized  . . . . 1 90
M ouse, wood, 6 holes . .  70
M ouse, tin , 5 holes . . . . 6 5
R at, wood ....................... . . 8 0
R at, sp rin g  ..................., . . 7 5

T ubs
No. 1 F ib re  .................. .16 50
No. 2 F ib re  ................ .15 00
No 3 F ib re  ................ . .13 50
L a rg e  G alvanized  . . . 12 00
M edium  G alvanized 10 25
Sm all G alvanized  . . . , . 9 25

W ashboai ti*
B anner, Globe .......... 3 75
B rass, S ingle ............ .. 6 75
G lass, S ingle .............. 4 00
D ouble P ee rle ss  ........ . 6 25
Single P ee rle ss  ........ . 5 50
N o rth e rn  Q ueen . . . . . 4 75
Good E nough  ............ . 4 65
U n iv e rsa l ..................... . 5 00

W ood Bowls
13 in. B u tte r  ............. . 1 90
15 in. B u tte r  ............. . 7 00
17 in. B u tte r  ............ . 8 00
19 in. B u tte r  ............. .11 00

W R A P PIN G  P A P E R
F ib re , M anila, w hite . .  5
f ib re ,  M anila, coiure
No. i  M anila  ............ 6%
B u tc h e rs ’ M an ila  . . . . .  6
K ra ft ............................. . .  8V4
W ax  B u tte r, sh o r t c ’n t 20
P a rc h m 't  B u tte r, ro lls  22

Y EA ST CAKE
M agic, 3 doz................. . 1 15
S unligh t, 3 doz............ . 1 00
Sunligh t, 1% doz. . . . .  50
Y east Foam , 3 doz. . . 1 15
Y east Foam , 1% doz. 85

W indow  C leaners
12 in ................................. . 1 65
14 in .................................. . 1 85
16 in ................................. . 2 30

SOAP
L au tz  Bros. & Co.

Acm e, 100 cakes  ......... 5 00
Big M aste r, 100 b locks 5 45
C lim ax ...........................  4 60
L au tz  N a p h th a  ........... 5 50
Queen W h ite  ............... 4 95
O ak L eaf .......................  5 00
Q ueen A nne  ................. 5 00

f r o c i o r  4k G a m b le
L enox .............................  4 75
Ivory , 6 oz.......................  5 65
Ivory , 10 oz.....................  9 20
S ta r  .................................  4 35

¡Swift *, C o m p an y
S w ift’s P r id e  ............... 4 75
W hite  L a u n d ry  ........... 4 85
W ool, 6 oz. b a rs  . . . .  5 15 
W ool, 10 oz. b a rs  . , . .  7 00

T rad e sm a n  C om pany 
B lack  H aw k , one box 3 75 
B lack  H aw k , five bxs 3 70 
B lack  H aw k , te n  bxs 3 65

Box c o n ta in s  72 cakes. I t  
is a  m ost rem a rk a b le  d ir t  
and  g re a se  rem over, w ith 
o u t in ju ry  to  th e  sk in .

Scouring Powders
Sapolio, g ro ss  lo ts  . .  9 50 
Sapolio, h a lf gro. lo ts  4 85 
Sapolio, sing le  boxes 2 40
Sapolio, h an d  ............... 2 40
Q ueen A nne, 30 can s  1 80 
Q ueen A nne. 60 can s  3 60 
Snow M aid, 30 can s  . .  1 80 
Snow  M aid, 60 can s  . .  3 60

Soap P o w d ers  
Jo h n so n ’s F ine , 48 2 3 25
Jo h n so n ’s X X X  100 5c 4 40
R ub-N o-M ore  ............... 4 50
N ine  O’Clock ............... 3 85
L a u tz  N a p h th a , 60s . .  2 55 
Q ueen A nne, 60s . . . .  3 00 
Old D u tch  C leanser.

100s ...............................  3 60
O ak Leaf, 100s ........... 4 25
O ak L eaf, 24s ............... 5 00

W ash ing  Pow ders 
Snow Boy, 100 pkgs. 5 00 
Snow  Boy, 60 pkgs. . .  3 00 
Snow  Boy, 48 pkgs. . .  4 80 
Snow  Boy, 24 pkgs. . .  4 25 
Snow  Boy, 20 pkgs. . .  4 75

SPECIAL 
Price Current

ARCTIC
EV A PO R A TE D  MILK

T all ...................................  6 00
B aby  ...............................  4 25

M an u fac tu red  by  G rand  
L edge M ilk Co.

Sold by all jo b b e rs  a n d  
N a tio n a l G rocer Co., G rand  
R apids.

BAKING PO W D ER  
K C

Doz.
10c, 4 doz. in case  . . . .  95
15c, 4 doz. in case  . . . .  1 40 
25c, 4 doz. in  case  . . . .  2 35 
50c, 2 doz. p la in  top  4 50
80c, 1 doz. p la in  to p  7 00
10 lb. % dz., p la in  top  14 00 

K C B ak ing  P ow der Is 
g u a ra n te ed  to  com ply wi th 
A L L  P u re  Food L aw s, both  
S ta te  and  N ationa l.

Royal

10c size . . .  1 00 
%lb. c an s  1 45
6 oz. can s  2 00
%Ib. c an s  2 55
%lb. c an s  3 95
lib . c an s  . .  4 95 
51b. c an s  23 70

A X LE G R EA SE

1 lb. boxes, p e r  g ro ss  9 90 
3 lb. boxes, pe r g ross 26 10

CHARCOAL
Car lots or local shipments.* 
bulk or sacked in paper-orr 
ju te ... Poultry and stock _ 

j . cha rcoal. , . ... .
! ÖEWEY - SMITH CO.. JickswuMch.
.S u c c e s so r  to  M* O. D E W  .

THE ONLY
5c CLEANSER

Guaranteed to equal the best 10c 
kinds. 80 can cases $3.20 per case.

SA L T

M orton’s S a lt
P e r  case . 24 2 lb s .......... 1 80
F iv e  case  lo ts  .............  1 71
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Will the Price of Food Decline?
W ritte n  for th e  T rad esm an .

It is hard to realize that there was 
a time within the memory of men who 
are still in the earlier years of middle 
life when stewing and baking chickens 
wee rnot sold at all by weight, but 
so much apiece—in many sections of 
the country the standard price at re
tail being 25 cents the fowl, whether 
a three pound or a five and a half 
pound hen. To-day such fowls go 
to the consumer at from $1.05 to $2.25 
each.

This morning (January 22) fresh 
country were priced to me by my 
grocer at 75 cents a dozen. There 
was a time when he was glad to get 
15 cents a dozen, or less. And pret
ty  much everything else has advanced 
—foodstuffs of all kinds.

Frequently one hears a prediction 
or expression of opinion to the effect 
that the price of all manner of food
stuffs will sharply decline at the close 
of the war; that there will be a tre 
mendous, universal and record-break
ing slump in food prices immediately 
peace rum ors are substantiated and 
hostilities in the great world-war 
come to an end. May we expect any
thing like this to occur? My guess 
may not be any better or worse than 
yours, but I think not.

In the first place, going back to the 
time referred to in the opening para
graph, prices of farm products were 
far below what we may call a normal 
price level. Potatoes at 15 cents a 
bushel, wheat at 30 cents, corn at 90 
cents a barrel, chickens at 25 cents 
apiece, eggs at 10 cents a dozen, and 
butter at 12 to 15 cents a pound—is 
below the cost of production. An 
economic readjustm ent was inevita
ble even if the size of our population 
had not increased out of all propor
tion to the increase of food-produc
tion.

And that’s the reason we had the 
problem of the high cost of living 
even before the outbreak of the war. 
And when the war broke out. reduc
ing the scale of food production in 
the countries of Europe from 30 to 
50 per cent., and imposing upon neu
trals—especially upon this country— 
the added task of helping to provision 
half of the civilized world—the in
evitable happened: prices began to 
soar.

The cessation of hostilities on the 
battlefields of the world isn’t going 
to increase over night the reserve 
supplies of the world’s foodstuff. Tt 
seems the height of folly to anticipate 
any great and sudden decline in food 
prices after the war. There will 
doubtless be a gradual and natural 
readjustm ent in cases where excessive 
prices now rule, but food will not be 
cheap ever. Our own statesmen and 
economists, and the economists and 
statesmen of other countries, are 
agreed that there will be an era of 
sharp struggle for trade to begin im
mediately at the close of the war. In 
dustries of all kinds, they confidently 
believe, will be speeded up to meet 
competitive conditions that will there
upon reign. Each of the several na
tions now involved in the war will 
require the productive service of ev
ery man capable of rendering such

service. The laboring man will come 
to his own. A skilled workman will 
be a sort of prince among men. The 
salary cf the workingman will rest 
upon a stable basis. Labor will share 
more equally with capital in the pro
duction of wealth.

The American people will have 
learned a much needed lesson in the 
conservation of precious food; and 
let us hope there will be no subse
quent resumption of the old habits of 
foolish and sinful waste; but our stan
dards of living will not be modified 
suddenly: people who are able to pro
cure it will continue to demand a well- 
balanced diet of fresh, wholesome 
food. And our Government shall have 
learned the lesson that, in order to 
guarantee a sufficient production of 
foodstuff to supply our country’s 
needs, production must be stimulated 
by maintaining certain price levels. 
Not that our Government will go in
to the business of price-fixing on an 
extensive scale, determining arbitrari
ly the price of every blessed com
modity at every stage of its journey 
from producer to consumer, but legis
lative safeguards will see to it that 
the farmer isn’t denied a legitimate 
profit by a parasitical combine which 
boosts the price to the consumer while 
it skims the profits of farming so 
thin there’s no butter-fat in it for 
the farmer. The time is coming 
when neither consumers or producers 
will stand for this. And consumers 
and producers comprise the folks who 
are in a vast majority, and know how 
to do things when they are once 
aroused.

From both labor and capital the 
farmer of the future will receive aid 
and encouragement in the years to 
come: from capital, because the farm
er is a quasi member of the capitalis
tic class; i. e. to say he has money 
invested in his land, horses, cattle, 
hogs, poultry and growing crops; and 
capital must have fairplay in every 
given enterprise, otherwise it will for
sake that enterprise and seek some
thing more congenial because it is 
more equitable; from labor, because 
the farmer is a workingman as well as 
a capitalist, and it is fundamental in 
the working-man’s creed, that labor 
be accorded a square deal along with 
capital.

There will doubtless be some re
strictions on emigration imposed by 
the governments of European coun
tries; for after the war they will not 
have the superabundant populations 
which they had before the war; and 
the sudden multiplication of new op
portunities in the homelands will it
self perhaps serve to thin the streams 
of foreign-born peoples who have 
hitherto been pouring into these 
shores; but with a population of over 
a hundred millions, our own increase 
of population, quite apart from the in
crease through foreign immigration, 
must be tremendous in the years to 
come.

So, it will doubtless come about, 
that while we are speeding up our 
industries and playing our part in the 
game of capturing the world’s m ar
kets for manufactures of a thousand 
different kinds, we’ll also have to 
speed up the production of food

stuffs to feed the workers of our 
towns and cities.

In order to promote the coloniza
tion plans and settlement schemes— 
to which resort is even now making 
in an effort to win the people back 
to the soil—some legislative expedi
ent, such perhaps as a permanent 
board of food control, will have to be 
hit upon the guarantee living prices 
to the capitalistic-workingmen who 
till the soil and produce the food sup
plies of the country.

From all of which—no m atter from 
what angle you view the proposition 
—would seem to preclude the pros
pect of an era of cheap foodstuff af
ter the war. I t isn’t at all likely to 
occur, and if it does, it would be a 
temporary and dangerous situation; 
for when prices drop to a point where 
production cease to be profitable, 
production will ease up, and there’ll 
be a succeeding era of price-inflation.

Frank Fenwick.

Fuel Angels.
T he p a in te rs  lim n  th e  angels  

As c re a tu re s  w earin g  w ings 
W ho flit a b o u t in  h eaven  

A nd p lay  on h a rp s  an d  th in g s ;
B u t if I w ere  a n  a r t i s t  

W ith  re ad y  d raw in g -p en ,
I know  I ’d show  a n  an g el 

As so m eth in g  else again .

F o r a s  I s i t  an d  sh iv e r 
W ith in  m y icy room ,

O r view  m y em p ty  ce lla r 
As chill a s  a n y  tom b,

A nd h e a r  th e  p lum bing  b u rs tin g  
In  k itch en  an d  in  b a th  

And th in k  of b ills to  follow 
(A c e r ta in  a f te rm a th ) .

I know  fo r su re  th a t  angels  
A re n o t se rap h ic  bands,

B u t sm u d g y -faced  and  d u s ty  
W ith  shovels  in th e ir  h an d s,

Aye, in  th e  d ead  of w in te r  
W hen  n o rth  w inds  freze  th e  soul, 

T he rea lly  tru ly  an g els  
A re m en w ho b rin g  you coal.

Oh beatific  beings 
Of heavy  voice a n d  foo t 

W h a t w ords  th a n  th e se  a re  sw eeter, 
“ W h ere  do you w a n t it  p u t? ”

If th e y  a re  com m on angels  
T hey  b rin g  one to n  m aybe—

B u t w hen  th e y ’re  tru e  a rc h -a n g e ls  
T h ey  b rin g  you tw o o r  th ree !

B erto n  B raley .

Willing to Pay Double.
A Tommy on furlough entered a 

jeweler’s shop and placing a much- 
battered gold watch on the counter, 
said: “I want this ’ere mended.” 

After a careful survey the watch 
maker said: “I ’m afraid, sir, the cost 
of repairing will be double what you 
gave for it.”

“I don’t mind that,” said the sol
dier. “Will you mend it?”

“Yes,” said the jeweler, “at the 
price.”

“Well,” remarked Tommy, smiling, 
“I gave a German a punch on the 
nose for it, and I ’m quite ready to give 
you two if you’ll mend it.”

The Farmer Feeds Them All.
T he po litic ian  ta lk s  an d  ta lk s ,

T he a c to r  p lay s  h is  p a rt,
T he so ld ie r g li t te rs  on p a rad e ,

T he  g o ldsm ith  p lies h is  a r t ,
T he sc ie n tis t p u rsu es  h is  ge rm s 

O’e r th is  te r re s tia l  ball,
T he  sa ilo r n a v ig a te s  h is  ship,

B u t th e  fa rm e r feeds th em  all.
T he  p re a ch e r pounds th e  p u lp it desk, 

T he  b ro k e r re a d s  th e  tape ,
T he  ta ilo r  c u ts  and  sew s th e  c lo th  

To fit th e  h u m an  shape ,
T he  dam e of fash ion  d ressed  in 

Silk goes fo r th  to  d ine  o r  call,
O r d rive , o r dance, o r p rom enade,

B u t th e  fa rm e r feeds th em  all.
T he w ork m an  w ields h is  3hin ing  tool, 

T he  m e rc h a n t show s h is  w ares,
T he a e ro n a u t above th e  clouds 

A dizzy  jo u rn ey  d a re s ;
B u t a r t  an d  science soon w ould fade , 

A nd com m erce dead  w ould  fall,
If  th e  fa rm e r  ceased  to  re a p  a n d  sow, 

F o r  th e  fa rm e r  feeds th e m  all.

Bankruptcy Matters in Southwestern 
District of M.chigan.

St. Jo seph , J a n . 21—In  th e  m a tte r  of 
th e  S p en cer-B arn es  Co., a  co rpo ra tion , 
b an k ru p t, o f B en ton  H a rb o r, th e  tru s te e  
filed h is  su p p lem en ta l final re p o rt show  
ing  th e  d is tr ib u tio n  of th e  fu n d s  in  th e  
e s ta te , w hereupon  a n  o rd e r w as en te red  
by th e  re fe ree , d isch a rg in g  th e  tru s te e  
and  closing  th e  e s ta te  a n d  recom m end ing  
th e  b an k ru p t be g ra n te d  i ts  d ischarge . 
T he record  book a n d  files w ere  re tu rn e d  
to  th e  c le rk ’s office.

Jan . 22—T he H e rr im a n  M an u fac tu rin g  
Co., engaged  in th e  m a n u fa c tu rin g  of 
au tom obile  accesso rie s  a t  S ou th  H aven, 
h a s  been ad judged  b a n k ru p t a n d  th e  
m a tte r  re fe rred  to  R eferee  B anyon . T he 
p re s id en t an d  g e n era l m a n a g e r  be ing  
a b se n t from  th e  S ta te , th e  p e titio n in g
cred ito rs  filed th e  follow ing l is t  of c re d 
ito rs  :

U nsecu red  C red ito rs .
A. E. A ndrew s, S ou th  H av en  . . . . $  .50
B enton  H a rb o r M alleable F o u n d ry

Co......................... '/........... f. .•.............  65.70
C am pbell P a p e r  Box Co., C hicago 6.25
C hicago N u t Co., C hicago ...............  8.00
Corbin Screw  Co., C hicago ............. 11.20
C rane Co., C hicago .............................  22.50
D an M cK eough, S ou th  H av en  , .  .85
N orm an  F ran k lin , S ou th  H av en  . .  75 00
Jo h n  Grills, S ou th  H a v en  ...............  50.00
G rand  R apids Oil Co., G rand  R ap id s  12.36 
H a rd t & F u llenw ider, S ou th  H av en  42.00
H. H em m enw ay, S ou th  H av en  . . .  38.40
V an  B uren  Co. Tel. Co., S ou th

H aven  ................................................ 8.50
M. P ea rm a n , S ou th  H av en  ...............  150.30
C harles K aw in, C hicago ...................  3.00
K alam azoo F o u n d ry  M achine Co.,

K alam azoo  ...................................... 7.12
M albone H a rd w are  Co., So. H av en  13.50
G. M ellen, C hicago ...............................  42.50
S. O berm ayer, S ou th  H av en  ........... 49.24
E d w ard  O ttom an , S ou th  H a v en  . .  42.48
S andusky  Tool Co., S an d u sk y  . . . .  25.50
Schabbel B ros., S outh  H av en  ......... 54.55
South  H aven  G lass Co., So. H a v en  42.93
S teel Sales Co., C hicago ...................  359.73
U nion D raw n  Steel Co., P i t ts b u r g  137.31
W ildm an  B oiler Co., C h ic a g o ......................... 14.40
U nion M fg.. C hicago ...........................  3.60
Lee W . K in, S ou th  H av en  ...............  21.00
S. J . Rice, S ou th  H av en  ...................  3.61
C hannon Co., C hicago .......................  69.39
T im es Co., C hicago .............................. 39.40
A. M cDonald, C hicago .......................  82.00
Jo h n  F. N oud Co., So. H av en  1,402.04
F ir s t  S ta te  B ank, S ou th  H av en  5,715.85

C red ito rs  H old ing  S ecu rities . 
C itizens S ta te  B an k  o f S ou th

A sse ts.
M achine Shop, foundry , fa c to ry

and  rea l e s ta te  .........................  $2,500.00
A n o rd e r w as en te red  by th e  re fe ree  

calling  th e  firs t m ee tin g  o f c re d ito rs  a t  
P a w  P aw  on Feb. 1 fo r th e  p u rp o se  of 
p rov ing  cla im s, th e  e lection  o f a  tru s te e , 
th e  ex am in atio n  o f th e  officers of th e  
b a n k ru p t and  th e  tra n s a c tio n  of such  
o th e r  bu sin ess  a s  m ay p ro p e rly  com e b e 
fo re  th e  m eeting .

Jan . 23—In th e  m a t te r  of Jo h n  M. 
B row n, b a n k ru p t, of B aroda, th e  a d 
jou rned  special m ee ting  of c re d ito rs  w as 
held a t  th e  re fe re e ’s office an d  th e  t r u s 
te e 's  second re p o rt an d  accoun t, show ing  
cash  on h an d  of $685.85, w as  approved  
and  allow ed. U pon reco m m en d atio n  of 
th e  tru s te e , a  f irs t d iv idend  of 5 p e r  cen t, 
w as  declared  an d  o rdered  pa id  to  a ll u n 
secu red  c red ito rs  w ho h ad  filed th e ir  
c la im s to  da te .

Jan . 24—In  th e  m a tte r  of L ee D ornam , 
Jero m e  J . H am lin  and  D o ran  & H am lin , 
a  c o p artn e rsh ip , b a n k ru p t, of Glenn, 
A llegan coun ty , th e  a d jo u rn ed  firs t m e e t
ing  of c red ito rs  w as  held  a t  K alam azoo, 
and  O tto  K ilder, of S ou th  H av en , w as 
e lected  tru s te e , h is  bond b e in g  fixed a t  
$500. E d w ard  T w itchell, o f S ou th  H aven , 
J am e s  R ab lyer an d  L e o n a rd  A. Seym our, 
of G lenn, w ere  app o in ted  ap p ra ise rs . T>e 
b a n k ru p ts  w ere  sw orn  an d  exam in ed  by 
th e  a tto rn e y s  p re sen t a n d  re fe ree  w ith o u t 
a  rep o rte r, w hereupon  th e  m ee tin g  w as 
a d jo u rn ed  fo r th ir ty  d ay s  to  th e  re fe re e ’s 
office.

J a n . 25—In  th e  m a tte r  of C harles 
Slover, b a n k ru p t, of K alam azoo , th e  final 
m ee tin g  of c red ito rs  w as  held  a t  th e  
re fe re e ’s office and  th e  t ru s te e ’s final r e 
p o rt an d  accoun t, show ing  to ta l  r e 
ce ip ts  of $575 12 and  d isb u rsem e n ts  of 
$299.12, _ w as approved  an d  allow ed. A 
final div idend of 5 2-10 p e r c en t, w as 
declared  and  o rde red  p a id  to  a ll u n s e 
cured  c red ito rs . T he  final o rd e r o f d is 
trib u tio n  w as en te red . C red ito rs  h av in g  
been d irec ted  to  show  cau se  w h y  a  c e r
tif ica te  should  n o t be m ade  reco m m en d 
ing  th e  b a n k ru p t’s d isch a rg e  a n d  no 
cause  h av in g  been show n, i t  w as  d e 
te rm in ed  th a t  such  fav o rab le  cer tifica te  
be m ade. T he  final m e e tin g  w as  a d 
jou rned  w ith o u t day.

Jan . 26—In  th e  m a tte r  of Jo h n  C row ley 
and  th e  W ogom an C ity  B ak ery , b a n k ru p t, 
of D ow agiac, th e  tru s te e  w as d irec ted  to  
file h is  final re p o rt a n d  acc o u n t p re 
p a ra to ry  to  calling  a  final m ee tin g  o f 
c red ito rs  fo r th e  pu rpose  of c losing  th e  
e sta te .

In  th e  m a tte r  o f A sa  L. M om any  and  
Roy J . M om any, co p a r tn e rs , d o ing  b u s i
ness  a s  M om any B ro th e rs , th e  firs t 
m ee ting  of c re d ito rs  w as  held  a t  th e  
c o u rt house, an d  no c re d ito rs  w ere  p re s 
e n t o r rep re sen ted . A n o rd e r w as  en te red  
a p p o in tin g  Jo h n  C. S t. C lair, o f S t. 
Joseph , tru s te e , an d  fixing h is  bond  a t  
$100. N o a p p ra ise rs  w ere  ap p o in ted  u n til 
fu r th e r  a s s e ts  could  be d iscovered .
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BUSINESS-W ANTS DEPARTM ENT
Advertisements inserted under this he«id for three cents u word the first insertion snd two cents 3 word for esrch subsequent 

continuous insertion. No charge less than 25 cents. Cash must accompany all orders.

BU SIN E SS CHANCES.

F o r Sale— A p rac tic a lly  new  to ta l  a c 
co u n t sy stem , good fo r 220 accoun ts . 
C ash  o r ban k ab le  paper. P . E . W olden- 
dorp, 735 P o r ta g e  S t., K alam azoo , Mich.
______________________________________ 526

F o r Sale—E sta b lish ed  Shop—M an u fac 
tu re rs  o f s tock  an d  s to ra g e  ta n k s , e le 
v a to r  w ork, roofing, spou ting , co rn ice  and  
all k inds  of w ork  in sh ee t m etal3, e lec tric  
s ig n s; a lso  d ea lers  in  fu rn ac e s  an d  m e ta l 
ceilings. A ddress F . M. Sm ith , F rem o n t, 
N eb rask a . 527

F or Sale o r R en t—19-room  h o te l and  
sto re , n e a r  depot, on th re e  ra ilro ad s . 
Good fo r d ru g s  o r  a n y  business. Jo h n  
M cCorm ick, N ew  S m yrna, F lo rida . 529 

F o r Sale— C lean g roce ry  stock , in v en 
to ry in g  a b o u t $3,500. D oing a  good cash  
bu s in ess  in tow n  of 1,400 population . 
O w ners su b jec t to  m ilita ry  serv ice . 530 

F o r Sale o r E x change— $4,000 stock , 
drugs, w all n a n e r  an d  jew elry . T.ocated 
in one of M ich igan’s  b e s t sm all tow n3. 
W ould like  sm all fa rm  o r hom e in  c ity . 
Box 245, G rand  R anids, M ich igan . 531 

F o r Sale C'~eao—A w ood-w ork ing  p la n t 
co n sis tin g  o f bu ild ings, m ach in ery , d ry  
kiln, bo iler an d  w a te r  pow er, ab o u t 
18.000 fe e t  floor space. F o r  fu ll p a r t ic u 
la rs  w rite  B ain es-M o sie r C ab in e t Com -
pany. A llegan. M ichigan.____________ 532

H av e  $r>,725 in s ix -fam ily  flat, H igh land  
P a rk ; will exchange  fo r s tock  g roceries  
o r g en era l s to re  an d  som e cash , c ity  o r 
coun try . A ddress F red  O ldenburg , N o rth  - 
yille. M ichigan. ___________________ 533

Gone To W a r—A t H a rb o r S prings, 
M ichigan, th e  E m m et H ouse fo r re n t, 
fu rn ish ed . Good su m m er business. F in e  
loca tion . W rite  H . E . C artw rig h t, H a r 
bo r Springs, M ichigan._____________  517

F o r Sale—E stab lish ed  L au n d ry , good 
business . 12,000 population . N o o th e r  
lau n d ry . Box 612, M ulberry , K an sa s.

519

F o r  Sale—N atio n a l c ash  re g is te r , F . P . 
G asoline lig h tin g  p lan t, te n  e ig h t fo o t d is 
p lay  tab les, six  E g ry  co u n te r  reg is te rs , 
five e ig h t foot cloak  rack s , one la rg e  r e 
volv ing  lace  rack , one L am pson  cable cash  
c a r r ie r  sy stem , one la rg e  tr ip lic a te  floor 
m irro r. F le tc h e r-A ld e rm a n  Co., Jack so n , 
Mich.________________________  520

F o r Sale—Good c lean  u p - to -d a te  h a r d 
w a re  stock . Good fix tu res  an d  build ing , 
w ith  cheap  re n t, loca ted  in  th e  c en te r  of 
th e  tow n. S tock  a n d  fix tu res  w ill invoice 
$3,500. A fine o p p o rtu n ity  fo r one d e s ir
ing  a  w e ll-e stab lish ed  a n d  p ay in g  b u s i
ness. R eason  fo r selling, re tir in g . A d
d ress  P a u l N ew m an, H o b a rt, Ind . 521

S to res  a t  A uction—W e m ake  a  bu sin ess  
c losing  o u t s to re s  o r  a n y  bu s in ess  a t  a u c 
tion  o r p r iv a te  sales. Y ears  experience  
co nducting  sa le s  in m an y  s ta te s .  L e t u s  
se rv e  you. A. O. D eering  & Co., A uc tion 
eers. 318 H u m e M an su r Bldg., In d ia n -  
apolis, Ind . __________________________522

W an ted —F re s h  E ggs, B u tte r , C heese, 
a n d  Com b H oney. A ddress M. E . N ew 
m an, P o n tiac , M ich. 523

F o r Sale—B rick  fu rn itu re  p la n t w ith  fu ll 
eq u ip m en t of m ach in ery , eng ines  an d  
bo ilers  p rac tic a lly  new , 2 la rg e  d ry -k iln3  
6 x 110 and  5 x 75. N o b e t te r  sh ip p in g  f a 
c ilitie s  in M ichigan. T hese  p la n ts  a re  
excep tiona lly  su ited  fo r th e  m a n u fa c tu re  
of A eroplanes, an d  can  be p u t in to  o p e ra 
tion  in few  hours. A ddress No. 524, care  
M ichigan T rad esm an . 524

F o r Sale—Good p ay in g  la u n d ry  b u s i
ness ; d ra f te d  is ou r re a so n  fo r selling. 
Silk C ity  S team  L aundry , B eld ing , Mich.

525
F o r Sale—D rug  s to ck  an d  fix tu res  a t  

le ss  th a n  h a lf p rice  if ta k e n  soon. I n 
ven to rie s  $2,000. A ddress  R. E ck erm an , 
132 P in e  S t., M uskegon, M ichigan. 501

F o r  Sale—Stock of d ry  goods an d  fu r 
n ish in g s  in  new  g row ing  d is tr ic t  in D e
tro i t.  S tock  an d  fix tu res  invoice $3,000. 
R eason  fo r selling, ow ner h a s  o th e r  in 
te re s ts  to  look a f te r . A ddress  No. 514, 
c a re  M ichigan T rad esm an . _______ 514_

W an ted —M en o r w om en w ith  $35 cash  
fo r  o n e -h a lf  in te re s t  in  H om e b u s in ess  
p lan  agency , $5 to  $15 p e r w eek. O pen
ings in  D e tro it, Jack so n , F lin t, G rand  
R apids, Toledo, P o r t  H uron , B a t tle  
C reek , P o n tiac , S ag inaw , B ay  C ity. L ock  
Box 97, D ex ter, M ichigan. 500

F o r  Sale—D ru g  s to ck  a n d  fix tu re s  a t  
h a lf  p rice  if ta k e n  soon. In v en to rie s  
$2,000. A ddress  R. E ck e rm an , 132 P in e  
s tre e t , M uskegon, M ich igan ._________ 501

W an ted —S tr ic tly  d ry  ha rdw ood , p ine, 
pop lar, hem lock o r  sp ru ce  saw d u s t, c a r 
load  lot3, w ill p a y  cash  w ith  o rd e r. J . C. 
M aloney, Sw issvale , P e n n sy lv an ia . 505

Canning Factory For Sale
Best Location in Eastern Indiana
O n W ednesday. Feb. 20. 1918. I  w ill offer 

a t  public sale  m y  cann ing  fac to ry  a t  P ortland . 
Ind iana , to  the h ighest bidder.

All necessa ry  m ach inery  fo r cann ing  corn, 
peas and  tom atoes. Term s, one-th ird  cash, 
one-th ird  in  te n  m onths and  one-th ird  in  24 
m onths, secured by  first m ortgage on the 
com plete property .

In  addition  to  the  cann ing  fac to ry  and 
equ ipm ent th is  property  consists  of 8*s acres 
o f land, tw o good dw ellings, ca ttle  barn , horse 
barn , large silo, etc.

C orrespondence solicited.
W . H. Hood. P o rtland , Ind iana.

F o r  Sale—G eneral s to re  s to ck  loca ted  
a t  B u tte rn u t.  M ichigan. Good live  fa rm 
in g  com m unity . Good rea so n s  fo r selling . 
H . J . C am pbell, B u tte rn u t,  M ich. 492

F o r  Sale—C ann ing  fa c to ry  in  B ran ch  
coun ty , equipped fo r c an n in g  corn , to m a 
toes, apples, e tc . C ap ac ity  te n  th o u san d  
can s  o f corn  p e r  d ay . Good location , 
p len ty  o f help. N o b e t te r  sec tion  fo r 
sw ee t corn  in M ichigan. W ill sell v e ry  
cheap  if  ta k e n  soon. Jo h n  T rav is , U nion 
C ity, M ichigan._________  509

C ollections.
W e collect an y w h ere . Send fo r ou r 

“ No C ollection, N o C h arg e”  offer. A rrow  
M ercan tile  Service , M u rray  B uild ing , 
G rand  R apids, M ichigan. 390

W ill p ay  cash  fo r  w hole o r  p a r t  s to ck s  
of m erchand ise . Louis L ev insohn , S ag 
inaw , M ichigan. 757

C ash R eg is te rs—W e offer excep tiona l 
b a rg a in s  in  re b u ilt  N a tio n a l o r  A m erican  
C ash  R eg iste rs . W ill exch an g e  y o u r old 
m ach ine. S upplies fo r a ll m ak es  a lw ay s 
on hand . R ep a ir d e p a r tm e n t in connec
tion . W rite  fo r in fo rm atio n . T h e  J . C. 
V ogt Sales Co., 215 So. W ash in b to n  Ave., 
S ag inaw , M ichigan. 835

M erch an ts  P lea se  T ak e  N otice! W e 
h av e  c lien ts  of g ro ce ry  stocks , g en era l 
s tocks , d ry  goods stocks, h a rd w a re  stocks, 
d ru g  stocks. W e h av e  on o u r  lis t  a lso  a  
few  good fa rm s  to  exchange  fo r  such  
stocks. Also c ity  p ro p e rty . I f  you w ish  
to  sell o r exchange  y o u r bu s in ess  w rite  
us. G. R. B usiness  E xchange , 540 H o u se 
m an  Bldg., G rand  R apids, M ich. 859

Bell Phone 59« C itz. Phone 61366

Joseph P. Lynch Sales Co.
Special Sale Experts

Expert Advertising—Expert Merchandising
44 S o . Io n ia  A v e . G ran d  R ap id s. M ich .

F o r  Sale—H av in g  decided  to  q u it b u s i
n e ss  I  w ill sell a t  a  libera l d isco u n t all 
o r a n y  p a r t  o f m y d ru g  s tock  co n sis tin g  
of d rugs , sund rie s, p a te n t m edicines, 
N yal line, s ta t io n e ry , w all p aper, w indow  
shades, fu rn itu re  an d  fix tu res, c o n s is t
ing  of M cC ourt label cab in e t, safe, 
c o u n te r ba lances , p re sc rip tio n  ba lances, 
p o st c a rd  rack , sh elf bo ttle s . N a tio n a l 
cash  re g is te r , desk  an d  floor cases, etc. 
T heo. G. D ePeel, O nondaga, M ich. 475

F o r  Sale—Good c lean  s tock  o f g en era l 
m erch an d ise  in  co u n try  tow n  of S o u th e rn  
M inneso ta . W ill invoice a b o u t $9,000. 
D oing b ig  business . C an  g ive good r e a 
son fo r selling . A ddress  No. 447, care  
M ichigan T rad esm an . 447

S afes Opened—W . L. Slocum , sa fe  e x 
p e r t an d  locksm ith . 128 A n n  S t., N . E ., 
G rand  R apids, M ichigan. 104

C ash  B u y ers  of c lo th ing , shoes, d ry  
goods a n d  fu rn ish in g s . P a r ts  o r  e n tire  
s tocks. H . P rice , 194 F o r re s t  Ave. E a s t, 
D e tro it. 678

H ELP W ANTED.

S a lesm an  W an ted —E xp erien ced  sp e 
c ia lty  m an . M ust hav e  good re fe ren ces  
a n d  be  w illing  to  fu rn ish  $300 bond. 
S a la ry  a n d  com m ission . W ill call on 
e stab lish ed  tra d e , g e n e ra l s to re s  and  
g ro ce ry  s to res. A ddress  th e  M oore Com 
pany , T em perance, M ichigan. 602

S E E  N E X T  PA G E.
A d v e rtisem en ts  received  too  la te  to  ru n  

on th is  pag e  a p p e a r  on th e  follow ing 
page.

PEANUT BUTTER
CAN BE COMPARED TO COFFEE 

AS TO QUALITY
Don’t be fooled by price. Buy where quality 
comes first. Buy Jersey Peanut Butter and 
notice the difference in taste. Order from 
your jobber today.

Perkins Brothers, Inc. Bay City, Michigan

Michigan People should use 
Michigan Flour made from 
Michigan Wheat

1— It excelB all other flours in flavor.
2— It excels all other flours in color (whiteness.)
3— It excels all other flours for bread making.
4— It excels all other flours for pastry making.
5— It requires less shortening and sweetening than any other flour.
6— It fills every household requirement.
7— Michigan merchants should sell, and Michigan people should buy

Michigan flour made from Michigan wheat for every reason 
that can be advanced from a reciprocity standpoint.

Economic 
Coupon Books

They save time and expense 
They prevent disputes 

They püt credit transactions on cash basis 
Free samples on application

Tradesman Company
Grand Rapids, Mich.
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BANKRUPTCY MATTERS.

Proceedings in the Western District 
of Michigan.

G ran d  R apids, J a n . 22—Ju liu s  P . H en - 
d rik sen , do ing  bu sin ess  a s  th e  Acm e 
S erv ice  Co., 222 D ivision avenue , h a s  
filed a  v o lu n ta ry  p e titio n  in  b an k ru p tcy . 
A d ju d ica tio n  h a s  been m ade  and  th e  m a t
te r  re fe rred  to  R eferee  C orw in. G eorge 
S'. N orcross is in ch arg e  a s  cu sto d ian  fo r 
th e  receiver. T he firs t m ee tin g  of c re d 
ito rs  h a s  been called  fo r Jan . 22. A p
p ra is e rs  h av e  been  app o in ted  an d  a n  in 
v e n to ry  an d  a p p ra isa l is being  tak en . 
T h e  b a n k ru p t’s liab ilities  am o u n t to  
$6,385.51, w hile h is  a s s e ts  am o u n t to  
$4,995.78, w hich includes s tock  in tra d e  
e s tim a te d  a t  $4,500. d eb ts  due on open 
acco u n t, $445.78, a n d  policies of in su rance , 
$50, ou t of w hich  th e  b a n k ru p t c la im s as  
ex em p t too ls an d  equ ipm en t used  in  h is  
bu sin ess  to  th e  am o u n t of $250, and  
w e ar in g  ap p are l, $25, to ta l. $275. F o l
low ing  is a  l is t  of th e  c re d ito rs :

P re fe rre d  C red ito rs .
P . T. H en d rik sen . G rand  R ap ids ..$105.00

Secured  C red ito rs .
J .  W . C aruk in , G rand  R apids ...$1,125.00
A. P . S river, G rand  R apids ............... 50.33
M enom inee T ru ck  Co., M enom inee 150.00 

U nsecured  C red ito rs .
Acm e W eld ing  Co., G rand  R ap ids $ .75
B ixby  Office Supply Co., G rand

R apids ...........................................  8.19
B u rtle ss  M otor Sales Co., G rand

R ap id s  ...............................................  16.07
B a x te r  L au n d ry  Co., G rand R apids 3.00 
C onsum ers P o w er Co., G rand  R ap ids .70 
C ity  Coal & Coke Co., G rand  R ap ids 26.77 
C itizens T elephone Co., G rand

R ap ids  ................................................ 9.15
E th e r id g e  P r in tin g  Co., G rand

R ap ids .................................................. 15.85
F ires to n e  T ire  Co., G rand  R apids 59.67
G. R. Goodrich R u b b er Co.,

G rand  R ap ids ...............................  2.15
H e th  & M oses, G rand  R ap ids  . . . .  27.68
In d ian  R efin ing  Co., D e tro it ........... 13.13
J . B. Jo h n so n 's  Son Co. G rand

R ap id s  ...............................................  34.25
A. I e i te lt  Iron  W orks, G rand

R ap ids ...............................................  11.97
Lee T ire  & Supply  Co., G rand

R ap ids ................................................ 36.00
D on E. M iner. G rand R ap ids ........  1.50
M ichigan S ta te  T elephone Co.,

G rand  R apids .................................  3.10
M ich igan  T ire  Co., G rand R apids 37.87 
R ad e r  T ire  R ep a ir Co., G rand  R ap ids 3.00
Geo. S. Sm ith , G rand  R ap ids ........... 4.70
S ta n d a rd  Oil Co., G rand  R ap ids 28.99 
T iseh  A u to  Supply Co.. G rd R apids. 28.57 
U n ited  M achine & E lec tric  Co.,

G rand  R ap ids .................................  28.04
W es te rn  M ichigan M achine & Tool

Co., G rand  R apids ....................... 100.00
V erW ys & Co., G rand  R apids ___  6.40
W in eg ars, G rand  R an ids ................... 14.40
F . F . W ood M otor Co., G rand

R ap ids ...............................................  2.73
H ow ard  E llis, G rand  R ap ids  ........... 25.00
E llis  & E llis, G rand  R apids ........... 50.00
A. B. H olsaple. G rand  R apids . . . .  25.00
H e n ry  S cu tt. G rand  R apids ........... 7.20
S ta n d a rd  Oil Co.. G rand  R ap ids 100.82 
W h ite  P r in tin g  Co., G rand  R ap ids 14.30
E. J . Phillips, G rand R apids ..........  655.00
P. T. H endrik sen . G rand  R apids 1.000.00 
K elle r T ra n s fe r  L ine. G rand R apids 15.00
H . W . T enbrock  & Son, G rand

R ap ids ...............................................  45.00
B u ilders  & T ra d e rs ' E xchange ,

G rand  R ap ids ...............................  14.00
Dr. Alex. C am pbell, G rand  R ap ids 131.00 
C. L. D oty, G rand  R ap id s  ............... 4.20
Dr. W . M. N o rth ro p , G rand  R ap ids 39.00 
Dr. R euben  M aurits . G rand  R ap ids 21.00 
Dr. W . E . P a tte rs o n . G rand  R apids 61.00
B lodge tt M em orial H osp ita l, G rand

R ap ids ................................................ 43.21
B erton  A. Spring , G rand  R ap ids . .  3 00
H erp o lsh e im er Co., G ran d  R ap ids 166.59 
S iegel’s, G rand  R ap ids ....................... 2.98
F r ied m an -S p rin g  Co., G rand  R ap ids 38.61 

L iab ilitie s  on N otes.
Old N a tio n a l B ank. Indo rsed  by  J .

W . C aru k in  and  E . J . P h illip s  $1,115.12

g u a ra n ty  bond given  by  J . W .
C aru k in  ............................................ 450.00

Old N a tio n a l B ank , Indo rsed  by  J .
W . C aru k in  .................................  500.00

Old N a tio n a l B ank, Indo rsed  by  E.
J . P h illip s  an d  J . W . C aruk in  
and  Ju liu s  H en d rik sen  ............. 200.00

H en ry  H . T ick n e r ,a labo rer, fo rm erly  
a  b a k er m e rc h a n t of G rand  R apids, h a s  
filed h is  v o lu n ta ry  p e titio n  in  b a n k 
ru p tcy . A d jud ica tion  h a s  been  m ade  and  
th e  m a tte r  re fe rred  to  R eferee  Corwin. 
T h e  b a n k ru p t’s schedu les show  liab ili
t ie s  of $148.68 an d  a sse ts , co n sis tin g  of
s tock  in trad e . $32.50. Follow ing is a  
lis t of th e  b a n k ru p t’s c re d ito rs : 
M ichigan S ta te  T e lephone  Co.,

G rand  R ap ids .................................$ 10.15
D r. S. A. W h in e ry , G rand  R apids 1.00 
C. H. A nderson , M. D., G rand

R ap id s  ................................................ L50
W ash b u rn -C ro sb y  Co.. G rand  R ap ids  39.75
W ilson & Co.. G rand  R ap ids  ........  8.84
L. & L. Jen iso n  Co., Jen iso n  . . . . . .  6.16
H a rry  W in n e rs tro m , G rand  R ap id s  24.96 
N ew  C en tu ry  Co.. G rand  R ap ids . .  25.00
A. A. A niea, G rand  R ap ids . . . .  1.32
G oudzw aard  B ros., G rand  R ap id s  3.50 
P . F . C ollier’s Sons, N ew  Y ork 4.50 
F ra n k  C. K insey , G rand  R apids 18.00 
J . A. B uffham , G rand  R ap ids ......... 4.00

Jan . 24—Jaco b  G roendal, a  b rak em an  
fo r th e  P . M. R. R., of G rand  R ap ids, 
h a s  filed a  v o lu n ta ry  p e titio n  in  b a n k -

ru p to y . A u ju u io au o n  i.as  been nutue 
a n d  th e  m a tte r  re fe rred  to  R eferee  C or
w in. T he  schedu les  o f th e  b a n k ru p t 
show  liab ilities  am o u n tin g  to  $585.65 an d  
a s s e ts  a m o u n tin g  to  iso .60, of w h ich  a  
p o rtio n  is  c la im ed  a s  ex em p t ueing 
w ages due from  th e  ra ilro ad  com pany.
ro n o w in g  is  a  l is t  of th e  c re d ito rs : 

S ecu red  C red ito rs .
W inegar F u rn itu re  Co., G rand

R ap ids ......................................... .. • $100.00
B ishop jj u rn itu re  Co., Grd. R ap ids  240.00
r . A . T ra n g e ,  G ra n d  R a p id s  .........  31.00

U nsecured  C red ito rs .
F red  V an u er r  ioeg, G rand  R ap id s  $ 4.00
Ciyue p a n s  D ru g  ¡store, G rand

R a p id s  ..........   2.50
R o b e r t  M u lle r , G ra n d  R a p id s  .........  1.2o
p au els-J  u rg en s  & H oltviuwer,

G rand  R ap ids  .................................  10.00
G. R oosim s, G ra n d  R a p id s  ................  20.00
J .  j  a s p e r s e ,  G r a n d  R a p id s  .............. 4.80
J . & D. Condon, G rand  R a p i d s ----- 15.00
J .  H u iz e n g a , G ra n d  R a p m s  ............ 5.00
V ogel B ro s .,  G ra n d  R a p id s  ..........   oA5
H. G. llu iid e rin an , G rand  R ap ids  1.75
K la a s  K not, G rand  R ap id s  ...............  8.u0
W urzburg  D ry Goods Co., G rand

R ap ids  ..................................................  27.00
l ’a u l ¡s'teKetee & Sons, G rand  R ap ids I s .00 
H e ra ld  P u b . Co., G ran d  l ta p id s  . .  2.50
M agazine C ircu la tion , C hicago . . .  2.76
D r. E .  D e V ries, G ran d  R ap ius . . . .  8.00
D r. H a rm o n  C. W olfe, G rand

R ap iu s  ................................................ 7.50
D r. H . J .  Py le , G ran d  R ap id s  . .  1.75
D r. J o h n  J . Rooks, G rand  R ap id s  2.50 
Dr. C. B. H e rm an , G rand  R ap id s  8.00 
Dr. J . J . G ainey, G rand  R ap ids  . .  5.00
C has. H . A tk inson , G ran d  R ap ids 39.79 
Airs. L ew is S ch u ch ard t, G rand

R ap id s  ................................................  9.00
Jo h n  B eukem a, G rand  R ap id s  ----- 5.00

In  th e  m a tte r  of H a r ry  P adnos, H o l
land, b an k ru p t, th e  re fe re e  h av in g  filed 
findings d isallow ing  th e  p re fe rred  lab o r
c la im s of Sim on & O tto  Conen, a n d  th e  
te n  d ay s  h a v in g  e lapsed  a n d  no ap p ea ls  
h av in g  been ta k en , a  final m ee tin g  of 
c re d ito rs  w as called. T he  b a lan ce  of 
th e  m oney in  th e  t ru s te e ’s possession  
w as d isb u rsed  fo r c e r ta in  a d m in is tra tio n  
expenses  an d  a  final d iv idend  of 12.5 
p e r  cen t.

Butter, Eggs, Poultry, Beans and 
Potatoes.

Buffalo, Jan. 30—Creamery butter 
extras, 51@52; first, 50(a)51c; com
mon, 4 S @ 49c; dairy, common to 
choice, 35iai45c; dairy, poor to com
mon, all kinds, 34@36c.

Cheese—No. 1 new, fancy, 25c; 
choice, 24c; held 27c.

Eggs—Choice, new laid, 58@60c; 
fancy hennery, 62@63c; storage can- 
died 50c; at mark, 47@48c.

Poultry (live) — Fowls, 27@32c; 
chicks, 27@30c; old cox, 20@22c; 
ducks, 25@30c.

Poultry (dressed)—Turkey, fancy, 
36@37c; choice, 35c; geese, fancy, 
24(E25c; choice, 23@24c; ducks, fancy, 
30c; choice, 28@29c; chickens, roast
ing fancy, 30@32c; choice, 28@29c; 
fowls, fancy, 30c; choice, 27@28c.

Beans—Medium, $13.00@13.50 per 
hundred lbs.; Peas, $13.00(5)13.50 per 
hundred lbs.; Red Kidney, $15.00@ 
15.50 per hundred lbs.; White Kidney, 
$15.00@15.50 per hundred lbs.; Mar
row, $15.00 per hundred lbs.

Potatoes—$2.25@2.40 per 100 lbs.
Rea & Witzig.

The Greedy Sugar Beet Grower.
Owosso, Jan. 29—We note your ar

ticle in the issue of Jan. 23 in regard 
to the farmer's demands for $10 per 
ton fcr beets and think your point 
is well taken, but there is one phase 
of the matter which you evidently 
do not understand.

The beet growers demand $10 per 
ton Hat for beets. The State Food Ad
ministration suggested a compromise 
on $9 per ton guaranteed, with the 
provision that if the price of sugar 
during the operating season averages 
higher than 8 cents per pound, the 
growers were to receive additional 
compensation at the rate of $1 per 
ton for beets for every cent per pound 
over 8 cents which the price of sugar 
averaged during October, November, 
December and January, so that if 
sugar averaged 9 cents per pound, the 
beet growers would receive $10 per 
ton. If the sugar averaged 10 cents 
per pound, then he would receive $11 
per ton. Owosso Sugar Company.

If there is a family whose busi
ness you are anxious to get, don’t 
wish for it. Go after it. Make it a 
personal matter for a time.

Relative Values of Wheat and Rye 
Straw.

East Lansing, Jan. 23—Your letter 
of recent date sent to the College has 
been referred to me for reply.

Wheat straw is more palatable to 
farm animals in general than rye 
straw, due, no doubt, to the fact that 
rye straw is coarser and more woody 
and contains considerably less leaf 
surface in proportion to the total 
amount. The Rosen rye, a new vari
ety which is being developed very 
rapidly in this State, has much more 
leaf surface in proportion than ordi
nary ryes and would represent a high
er feeding value for that reason. As 
to the manurial value of wheat and 
rye straw, I can give you the follow
ing figures from Henry’s Feeds and 
Feeding to show that 1,000 pounds 
of rye straw contains 4.8 pounds of 
nitrogen, 2)4 pounds of phosphoric 
acid, 7.9 pounds of potash. On the 
same amount of wheat straw, five 
pounds of nitrogen, 1.3 pounds phos
phoric acid and 7.4 pounds of potash. 
Thus you will see the fertilizing con
stituents of rye being somewhat high
er than wheat straw in total percent
ages. On the other hand the manure 
from wheat straw would be more 
compact and settle down more solid
ly, so that decomposition would take 
place more rapidly and in a physical 
way wheat straw would be of higher 
value than rye straw for this reason.

As to the fertilizing elements re
moved from the soil by these two 
crops, I quote the following figures 
from Hopkins’ Soil Fertility and Per
manent Agriculture: The fertilizing 
elements removed by crop and wheat, 
yielding 20 bushels per acre, includ
ing both straw and grain, would be as 
follows: Nitrogen 34)4 pounds, phos
phoric acid 6 pounds, ootash 15)4 
pounds, figuring on the basis of about 
a ton of straw to 20 bushels of wheat. 
In a crop of rye, 20 bushels to the 
acre, will require 28.7 pounds nitro
gen, 6.6 pounds phosphoric acid, 21.3 
pounds potash, figuring on a basis 
of about twice as much straw by 
weight as the yield of grain, as rye 
yields a heavier proportion of straw 
than wheat. You will see from these 
figures that on the basis of total 
fertilizing elements removed from the 
soil, there is practically no difference 
in the two crops from the 20 bushel 
yield.

Of course, this is rather a difficult 
question to answer satisfactorily, be
cause the two crops are generally 
grown on different kinds of soil, wheat 
requiring better soil than is necessary 
for the production of rye, as the rye 
is a better feeder and will develope 
on poorer and lighter soils.

The average yield of rye is some
what less than of wheat, due to two 
factors, probably. First, because 
there has been less attention paid to 
developing good yielding strains of 
rye and second, because the rye is or
dinarily grown on weaker soils. Rosen 
rye, which is mentioned before is a 
very good yielding variety and given 
same .chance will yield as many bush
els of grain per acre, or at least very 
nearly so, as wheat.

H. W. Norton, Jr.,
Live Stock Specialist

Facing New Problems.
The official opening of staple worsteds 

last week which have long been market 
standards, has given to clothiers an ink
ling of the levels to be expected on the 
semi-staple and fancy lines. Openings 
on such goods will begin this week. 
Prices on all-wool worsteds will be so 
high in many instances as to give cloth
iers many new problems in distribution. 
It is easy to say that the majority of 
consumers want quality and service 
from their garments and will pay a 
bit more to secure them, but it is still 
a question how many of the great mul
titude which used to buy $15 to $20 suits

will insist on the old standards and 
pay $30 to $40 for them.

The lighter weight worsteds or cotton 
warp goods offer one solution to the 
problem of a medium priced worsted 
garment. Many clothiers had planned 
to utilize woolens in their popular priced 
lines, but the scarcity of cassimeres 
makes many feel that there will not be 
enough to go around adequately and 
that the use of worsteds to fill the gap 
will be a necessity. Selling agents are 
busy getting a line on just what sort 
of worsteds clothiers will take to.

The price situation is a bit confused 
by the fact that some clothiers alleged 
that opening prices are high on standard 
numbers and that other fabrics with 
perhaps the slightest variation in con
struction are proportionately much bet
ter value. Buyers who hold to this be
lief are naturally most critical of sam
ples.

Revision in initial orders on overcoat
ings was reported last week. It was to 
be expected because buyers themselves 
were urged to hasty operation at their 
first chance by the scarcity of goods 
which confronted them. Many were 
frank to say early in the season that if 
later openings offered them anything 
more attractive they would switch. This 
has been done in some cases, but the 
scarcity is real enough to leave fiiany 
customers for any goods released.

A short supply of dress goods appears 
inevitable. Army work by many mills 
is cutting off half of their production 
or more, and the call for women’s wear 
staples will not be curtailed nearly to 
that proportion, merchants believe. In 
fact, this demand may be magnified by 
the fact that women are turr/ g to con
servative fabrics which giv:, die maxi
mum service.

The raw wool market is still unsettled. 
Because of high prices, freight conges
tion and the likelihood of further Gov
ernment control the market has lost 
much of its buoyancy. Mills which buy 
wool find their bills falling due and their 
purchases caught in a freight tie-up at 
some inaccessible point. New York wool 
dealers have been experiencing better 
enquiry from mills in the vicinity be
cause by buying here these mills hoped 
to avoid delays involved in a longer 
haul. Few buyers are willing to stock 
up with the future so vague and deal
ers believe that most of the coming do
mestic clip will be consigned. Foreign 
wools are spotty. News from Argentina 
is conflicting, but quoted prices are 
above those of a week previous. The 
recent Australian wool auctions fell 
slightly behind the level of the first 
session.

BU SIN ESS CHANCES.

My B usiness  F o r  Sale. W e h av e  a  
little  c ity —4.000 people. I h av e  th e  only 
b ak ery  he re  and  do ing  a  good business. 
W ill ta k e  a b o u t *4,500 to  b uy  u s  ou t. 
M y h ea lth  is such  I h av e  g o t to  sell 
th e  bu s in ess  soon. S m ith  B ak in g  Co., 
B lackfoot, Idaho . 534

F o r &ale—S tock  of g en e ra l m erchand ise . 
Invoices $4.000 to  $5,000. In  a  live  U pper 
P e n in su la  tow n, m ostly  fa rm in g  tra d e . 
An ideal o p p o rtu n ity , fo r  a  young  m an  
to  s ta r t  in business . A ddress No. 535, 
c a re  M ichigan T rad e sm a n . 535

F o r Sale—F u rn itu re  B usiness—W ith  o r 
w ith o u t u n d e rtak in g . In  w e ste rn  M ich igan  
tow n of 1,200 popula tion , ex ce llen t fa rm 
ing  com m unity . B u sin ess  e s tab lish ed  40 
y ears . R eason  fo r selling, re t i r in g  from  
business. F in e  o p p o rtu n ity . I f  in te re s te d  
co m m unicate  a t  once w ith  W . C. C ong- 
don, C edar Springs, M ichigan. 536
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