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Real Investment Opportunity
The Petoskey Portland Cement Company offers you a real investment opportunity in an industry that w ill play a very large 

part in supplying the actual needs of the future« *
It is unnecessary to state to the investing public that cement has become as great á necessity as steel*
Especially is this true with respect to the enormous roadbuilding program that has been planned by the different state 

governments, as well as the United States Government. Cement is also being used for many other kinds of construction.
In all of the principal factors that must be taken into consideration in locating a cement plant, the Petoskey Portland Cement 

Co. is in an extraordinary position. v

It owns over 50,000,000 tons of limestone above la’ke level and easily quarryable. This is enough limestone to run a large 
cement plant for a century and leave millions of tons to be sold as crushed stone to blast furnaces, paper manufacturers, sulphite 
manufacturers, sugar refineries and for crushed stone roads.

For a local market it has all of Northwestern Michigan, Upper Peninsula and a large part of Northeastern Wisconsin. By 
means of its water transportation it w ill be able to compete for trade with other .cement companies in the Green Bay region.

This company paid an 8% dividend on its Í9Í7 crushed stone business and its past ten years' business proves that on the 
crushed stone business alone the company can pay substantial dividends.

• Contracts for approximately a.m illion tons of crushed stone per year have been offered to the company. The largest of these 
are long-time contracts.

While some other cement plants are- buying raw material and paying transportation and still making LARGE profits on the 
manufacture of cement, the Petoskey Portland Cement Co. does not need to buy raw material and pay transportation on it. This 
item alone affords a saving of about $ i00,000 per year or what would amount to 7% on its entire capital. In other words, under 
equally good management this company, from cement alone, should make even larger profits from cement than the above concerns*

Further, however, this company will not only continue its crushed stone business but will increase it many fold.
A ll that is necessary is a spur from the G* R. & I» and a dock or slip at its property to carry on this increased business* 

These w ill be constructed in the very near future.

The successful record of the men behind this enterprise w ill convince you that the management is in very good hands.
It is no secret that the investors who have made money are those who invested in industries which are practically new, but 

nevertheless through the experimental stage*
In looking around for an investment, this proposition is worthy your careful consideration*

F. A . S a w a ll C o m p a n y , In c .
405-6-7 Murray Building Grand Rapids, Michigan

Harbridge & Co., 69 Buhl block, Detroit
Representative in Eastern Michigan



W arning in  Regard to  U se 
of “D ry-Sox, or Colorable 

V ariations T h ereof”
1 ^  P. Rirkendall & Co., of Omaha, Nebraska, secured registration in the U. S. Patent 

• Office in October, 1915, for the name of Dry-Shod in the sale of shoes.

We. applied to have this registration canceled for we have used the name Dry-Sox since 
1899, and considered the name Dry-Shod unfair competition.
Two decisions were given by the Patent Office ordering the cancellation of this maik and the case 
was carried up to the Court of Appeals of the District of Columbia by the Rirkendall Company.

This court sustained the verdict of the Patent Office and in giving out 
its decision on January 8, 1918, said after stating the facts:—“We agree 
with the Patent Office that these marks are altogether too much alike 
to entitle appellant to registration. They not only sound alike, but 
obviously are intended, when applied to shoes, to convey the same 
idea. It is the old story of an attempt by a rival firm to reap where it 
has not sown, and certainly such attempts ought not to be sanctioned 
by the Patent Office. The decision was right and is confirmed.”

We believe this decision well illustrates the general attitude of the Courts in condemning 
the use of a rival concern of a mark which so nearly resembles the mark of a prior 
adopter as to cause confusion in the public mind.

We, therefore, give notice to the trade that we will vigorously prosecute any firm, 
corporation or individual adopting our name, or any mere colorable variation of it 
and using the same in connection with boots and shoes.

F. Mayer Boot & Shoe Co., Milwaukee, Wis.,U.S. A
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The Grand Rapids Gas Co. an
nounces that after April 1, it will he 
compelled to ask its patrons to pay 
95 cents per 1,000 feet for gas, in
stead of 80 cents, as heretofore. The 
advance amounts to a trifle less than 
19 per cent. The company's state
ment of the situation discloses that 
the cost of operation has increased 69 
per cent, since the war started. Con- 
idering the disparity between these 
two figures, it would seem as though 
there would he no objection on the 
part of any fair minded man to  giv
ing the gas company a square deal 
by accepting the advance asked w ith
out questions, quibble or controversy.

Two or three members of the City 
Commission are understood to have 
questioned the wisdom of the action, 
but the Tradesman is inclined to the 
opinion that they are acting for ef
fect, because their position is neither 
tenable or equitable.

The laborer is worthy of his hire in 
every walk of life and the public serv
ice corporation should be treated as 
fairly and impartially as we would 
treat the individual or small associa
tion of individuals. There is not a 
merchant or manufacturer in the city 
who has not been compelled to ad
vance the price of his goods more 
than 19 per cent., owing to the in
creases in cost which have confronted 
him at every turn. In the face of the 
company’s statem ent—and no one 
would be willing to place himself on 
record as impeaching a statem ent 
from so reliable a source—it would 
lie only fair for the gas company to 
increase its price 50 or 60 per cent., 
instead of less than 19 per cent. 
Since it has not sought to take full 
advantage of the situation, as most 
people have done, but is content with 
a small advance which will enable it 
to pay the interest on its bonds dur
ing the present season of stress, the 
Tradesman sees no reason why we 
all should not accept the action of the 
company cheerfully, with thanks in 
our hearts that the management has 
given us another reminder that the 
generous policy the company has pur
sued in dealing with the public for 
the past sixty years is to be contin
ued indefinitely.

CANNED GOODS SITU A TIO N .
It is time now for something to 

begin to happen in the canned goods 
trade. The convention is over and 
everybody knows alj there is to know 
up to this time as to what the pros
pects are. However, to the man who 
can tell what the future holds forth 
would be awarded riches and glory 
without limit, although the ordinary 
mortal would be satisfied with a fair 
sort of an idea—something that had 
a semblance of probability. As m at

ters seem to stand now, the trade is 
as badly at sea as it was a short time 
ago, for there seems to be no such 
thing as forecasting the price situa
tion.

If prices are to be subject to re
vision after actual costs become 
known, there is going to be a great 
deal of hesitation to the business dur
ing the coming season. If canners 
should have to rebate to jobbers, job
bers will have to rebate to retailers 
and retailers to consumers, which is 
obviously an unworkable proposition. 
Conversely, if price named in advance 
should be too low, will canners then 
be able to render undercharge bills to 
jobbers and jobbers to retailers and 
retailers to consumers? The thing 
is, of course, absurd on its face, and 
yet it is a poor rule that doesn’t work 
both ways.

The Food Administration has from 
the very first shown a disposition to 
be reasonable and not to interfere 
with legitimate business. It has had 
to do a little educational work here 
and there to make it plain that cer
tain established trade customs, when 
given the acid test, are not strictly 
legitimate. But, on the other hand, 
it is not to be expected that the mem
bers of the Administration, from Mr. 
Hoover down, being merely human, 
can do everything perfectly, so that 
in the end there is likely to be a mod
ification of the regulations to fit the 
actual requirements.

In the meantime some firms, with 
a desire to obtain a line on future re
quirements, are asking their custom
ers to place their orders subject to 
such restrictions and regulations as 
the Government may make.

C LO TH IN G  AGAINST FOOD.
There has been considerable dis

cussion of late of the active propa
ganda being carried on by the D epart
ment of Agriculture, all through the 
cotton belt, for greater food crops, 
which, with the present scarcity of 
farm labor, can only mean smaller 
cotton crops. This is frankly admit
ted, indeed, by the department, which, 
however, has the avowed aspiration of 
making each State self-supporting as 
far as food is concerned. The cotton 
goods famine almost certain to re
sult is not particularly welcome, na
turally, to the cotton trade, but, as 
one observer put it yesterday, “peo
ple can get along with last year’s 
clothes to some extent, and can even 
wear old and shabby clothes cheer
fully, provided everybody else is do
ing the same, and the clothes are still 
warm, but nobody can get along on 
last year’s food.”

In nine cases out of ten, the mer
chant who extends credit out of sym
pathy is being imposed upon.

T H E  STO LEN  PROVINCES.
Chancellor von H erding stated, in 

his speech of Jan. 24, that the "dis- 
annexation” of Alsace-Lorraine “was 
expressly recognized by the French 
National Assembly, the constitution
al representatives of the French peo
ple at that time, on March 1, 1861, by 
a large majority of votes.”

It is true that, by 548 against 107, 
the National Assembly voted the ac
ceptance of the preliminaries of peace.

The German Chancellor forgot, 
however, to mention a few other facts 
that qualify this vote and show it in 
its true light.

In the first place, Bismarck had 
worded article 3 of the preliminaries 
of peace in such a way that the evacu
ation of Paris by the German troops 
depended on the vote of the Assem
bly. The German general staff held 
the French representatives under the 
threat of a prolonged occupation of 
the capital, with all its attendant hard
ships.

In the second place, H err von Ilert- 
Iing might have mentioned the state
ment read on Feb. 17, by M. Keller, 
Deputy of the Haut-Rhin. in the name 
of all the representatives of Alsace- 
Lorraine. in which he stated:

“W e take to witness our fellow- 
citizens of France, the Governments, 
and the nations of the whole world, 
that we consider null and void all 
acts and treaties, votes or plebiscites 
which might consent to the abandon
ment, in favor of a foreign country, 
of the whole or part of our provinces 
of Alsace and Lorraine.

“We hereby claim as forever inviol
able the right of Alsatians and Lor
raine rs to remain members of the 
French nation, and we swear, for 
ourselves as well as for our consti
tuents, our children, and our descend
ants, to claim it eternally, and by all 
means, against all usurpers.”

On March 1, 1871, after the vote 
of the Assembly, M. Grosjean read 
another protest of the twenty-eight 
Deputies of the annexed departments 
of Bas-Rhin, Haut-Rhin, and Moselle 
who surrendered their mandate as 
representatives:

“Handed over, contrary to all just
ice, and through a dastardly abuse of 
force, to foreign domination, we have 
a last duty to fulfil. We brand once 
more as dull and void a pact which 
disposes of us without our consent. 
The affirmation of our rights remains 
forever open to all and every one, in 
the form and in the measure that our 
conscience will dictate. At the time 
of leaving this hall the supreme 
thought that we find at the bottom 
of our hearts is a thought of inalter
able attachm ent to the fatherland from 
which we are forcibly torn. Your 
brethren of Alsace ai\4 Lorraine.

estranged to-day from the common 
family, will preserve for France, ab
sent from our hearths, a faithful ai- 
fection until she will return to re
sume her place.”

To this distressing appeal Depu
ties from other sections of France 
replied by the following statem ent 
which might interest the German 
Reichstag:

“Like you," they state, "we hold as 
null and void all acts or treaty, all 
votes or plebiscite by which any frac
tion whatever of Alsace and Lor
raine might be surrendered. The cit
izens of these two countries are ou 
compatriots and our brothers, and 
the Republic promises them an eter
nal support.”

Among the signatories of this s ta te 
ment appear • the names of Victor 
Hugo, Louis Blanc, Edgar Quinetau, 
Clemenceau, Carnot, and Brisson.

Finally, it is not impossible that 
some members of the Reichstag re
member the sitting of February is, 
1874, when M. Teutsch, Deputy of 
Saverne, in the name of all the fifteen 
recently elected representative o ' 
Alsace-Lorraine to the Reichstag, 
read a third protest in which he said:

“Germany exceeded her rights as a 
civilized nation in constraining van
quished France to sacrifice a million 
and a half of her children. In the 
name of the Alsatians and Lorrainers 
sold by the treaty of Frankfort, we 
protest against the violence of which 
we are victims.”

This heartrendering protest w a s  
greeted by sneers and laughter of th" 
majority of the Reichstag, and the 
motion of the Alsatian calling for a 
vote of the inhabitants on their 
change of nationality contemptuous
ly dismissed.

As for Mr. Scheidemann, who is 
said to have supported the Chancellor 
on the Alsace-Lorraine question, he 
may be interested to read again the 
manifest issued on September 5, 1870. 
by the Central Committee of the Ger
man Socialist party in which it said.

“In the name of the working class 
of Germany, we protest against the 
annexation of Alace-Lorraine, and we 
know that we are in agreement with 
the German workers. In the interest 
of Germany as well as of France, in 
the interest of peace and freedom, 
in the interest of occidental civiliza
tion, the German workers will not 
tolerate the annexation of Alsade- 
Lorraine.”

Judged in the light of these texts, 
the vote invoked by H err von H ert- 
ling takes on a somewhat different 
aspect, and can hardly be claimed as 
an argum ent to perpetuate an act of 
which the least that can be said is 
that it was worse than a crime—in
deed the greatest blunder of Germany 
in the last fifty years.
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MOST FAITHFUL OFFICER.

Report of Secretary Bothwell to Ann 
Arbor Convention.

I t  g ives m e p lea su re  jto hav e  th e  honor 
o f com ing before you a t  th is  tw e n tie th  
an n u a l conven tion  to  g ive you a  h is to ry  
of th e  w ork  w hich  h a s  occupied m y tim e 
p s  your S e c re ta ry  sin ce  we la s t  m e t in 
K alam azoo  one y e a r  ago.

M y d esire  th ro u g h o u t th e  y e a r  h as  
been to  spend  th e  tim e  an d  m oney a l-  
lo ted  to  m e in such  a  m an n e r a s  w ould 
m ee t w ith  th e  ap p ro v a l of n o t only th e  
officers and  d ire c to rs  b u t yours, a s  m em 
b ers  an d  friends , a n d  in th e  hope th a t  
yo u r ap p ro v a l m ay  in th e  new  y e a r  ta k e  
th e  fo rm  of a  d e te rm in a tio n  to  see  to  it  
th a t  yo u r co m p e tito r in  yo u r hom e tow n 
m ay  be b ro u g h t in to  c lo ser to u ch  w ith  
th e  ac tiv itie s  o f th e  A ssoc ia tion  a s  a  
p a rtic ip a tin g  m em ber.

Som e of m y w o rk  h a s  been  in vain . 
Som e h as  b ro u g h t good re s u lts  an d  I 
t r u s t  t h a t  in  m y re p o rt of th e  tow ns 
w orked  an d  th e  re s u lts  of th a t  w ork, I 
m ay  n o t tre s p a s s  on th e  tim e  of th is  
C onvention  o r th e  p a tien ce  o f th e  d e le 
g a tes.

A t th e  K alam azoo  conven tion  th e  fu ll 
value of capab le  officers a n d  a n  efficient 
board  of d irec to rs  w as  m ost forcib ly  
d em o n stra ted , a s  th e  e n tire  p ro g ram m e 
w as c a rrie d  th ro u g h  w ith o u t fe a r  o r 
fav o r an d  w ith  th e  le a s t possib le loss of 
tim e, th e  w ork  being  so divided th a t  
only bu sin ess  of th e  u tm o s t im p o rtan ce  
w as b ro u g h t to  th e  floor o f th e  conven 
tion , w hile m ino r d e ta ils  w ere  le ft to  
th e  b o a rd  of d irec to rs .

M any new  m em bers  w ere  added  
th ro u g h  th e  energy  and  w a tch fu ln ess  of 
som e of th e  d ire c to rs  an d  th e  m oney 
collected  su rp a ssed  th e  co llections a t  an y  
p rev ious  conven tion  by m any  dollars.

Im m ed ia te ly  a t  th e  close of th e  con 
ven tion  th e re  w as a  m ee tin g  of th e  B oard  
of D irec to rs , w h ere  such  bu sin ess  a s  w as  
le f t ' o v e r from  th e  conven tion  w as d is 
posed of and  th e  S e c re ta ry  h ired  for 
a n o th e r  year.

M y firs t v is it w as to  T rav e rse  C ity, 
in com pany  w ith  Mr. L ake, w h ere  th e  
N a tio n a l G rocer C om pany h ad  inv ited  all 
th e  m en w ho sell g roce rie s  an d  m ea ts  
to  a  b a n q u e t a s  a  p re lim in a ry  to  th e  
fo rm ation  of a  local assoc iation . T h ere  
w as a  fine tu rn o u t of th e  m erch an ts , b u t 
a p a r t  from  th e  va lue  of a  .socia l tim e  
little  w as done. On a  la te r  v is it, how 
ever, som e of th e  w ork o f  e s tab lish in g  
a  c re d it sy stem  w as accom plished , b u t 
no t enough to  w a r ra n t  p roceed ing  w ith  
th e  w ork . I t  is  a  well know n fa c t th a t  
all th e  m a n u fa c tu re rs  an d  jo b b ers  of 
Food P ro d u c ts  m ake use  o f th e  c red it 
sy stem s  av a ilab le  fo r th e ir  purposes, y e t 
th e  d is tr ib u to r  of th e se  very  foods a p 
p e a r  to  believe t h a t  th ey  can  g e t a long  
successfu lly  w ith o u t a n y  in fo rm atio n  as 
to  th e  w o rth in e ss  of a  p rosnective  c u s 
tom er, re s u lt 30 p e r cen t, fa il every  five 
y e a r  period. You g en tlem en  w ho know  
th e  value of advance  c red it in fo rm atio n  
should  no t re s t  u n til you hav e  estab lished  
in y o u r com m unity  a  c en tra l office 
w here  such  r a tin g  m ay  be ob ta ined  a s  
is n ece ssa ry  in o rd e r th a t  you m ay  e x 
ten d  c red it only to  th o se  w ho a re  w orthy .

I t  is m y pu rpose  in my ta lk  and  c h a r t 
w ork  to -m o rro w  to  illu s tra te , m a th e 
m atically . ju s t  how  m an y  do lla rs ' w o rth  of 
goods you can  sell a  person  w ith  a  g iven 
w age, b u t i t  does n o t m ake  an y  d iffe r
ence how  m uch w ages a  m an  gets. If 
he  h a s  a  poor re p u ta tio n  fo r p ay ing  h is  
bills, w hy ex ten d  h im  a n y  c red it?  T h ere  
is som e excuse fo r th e  follow g e ttin g  
b e a t w ho can  n o t g e t a n y  in fo rm ation , 
b u t th e re  is abso lu te ly  no excuse fo r th e  
m e rc h a n t w ho can  g e t th e  in fo rm atio n  
an d  ye t, because  of n eg lect o r in d iffe r
ence, ex ten d s  c re d it to  an  u n w o rth y  c u s 
tom er.

A t H a rb o r Springs, w h ere  we had 
com m enced to  in s ta ll a r a tin g  sy stem  
prev ious  to  'l a s t  conven tion , sam e  ha - 
been  com pleted , a lso  a t  F rem o n t, w hile 
a t  D urand  I could n o t secu re  m em bers 
enough  to  pay  th e  expense  an d  fo r th e  
p re sen t hav e  had  to  leave it open, a l
th o u g h  w e hav e  tw o  o r th re e  m em bers.

T he  m ethod  now  used  by m any  w hole
sa le rs  in sh o rte n in g  cred its , to g e th e r  
w ith  th e  possib le adop tion  of tra d e  a c 
cep tan ce  paper, is go ing  to  m ake  a lot 
of careless, ind iffe ren t m e rc h a n ts  s it  u p  
an d  ta k e  n o tice  th a t  th e y  m u s t have  
th e  m oney to  pay  w ith  w hen th e  w ho le
sale  m an com es round  or th e ir  p a p e r 
com es due, so th e  only w ay  le f t open to  
s ta y  in b u sin ess  is to  know  w ' en pass in g  
o u t goods th a t  th e  m onev fo r th em  is 
com ing, su re , a t  a  c e r ta in  d a te . My 
g re a te s t  problem  in com ple ting  ra tin g  
books w as th e  w ritin g  necessa ry , a s  in 
th e  case  o f H a rb o r S p rin g s  and  F rem o n t 
we w ro te  140.847 all on ty p e w rite rs , b u t 
I have  re cen tly  added  a  m ach ine  t h a t  
w ill g re a tly  fa c ilita te  th e  w ork  an d  e n 
ab le  m e to  tu rn  it  o u t v e ry  m uch fa s te r .

A t P o n tiac , w here  a  m ee tin g  w as held 
in  com pany  w ith  M r C usick. I tr ied  to  
com plete  an  o rg an iza tio n . W e w ere p a r 
tia lly  successfu l, b u t  a t  th is  d a te  I m u s t 
confess th a t  n o th in g  o f vau le  h a s  been  
accom plished . F o r  som e reason  o r o th e r  
m an y  g ro ce rs  seem  to  th in k  th a t  a s s o 
c ia tio n  a c tiv itie s  cam e in  a  re a d y  m ade 
form , c o rrec tin g  a ll th e ir  troub les, w ith 
o u t a n y  m ore effo rt on th e ir  p a r t  th a n  
p av in g  a  c e r ta in  fee.

Im lay  C ity  h a s  a  fine m eeting , b u t, 
a p a r t  from securing a  couple of m em 

bers, li t t le  of va lue  w as accom plished . 
In  every  tow n a  few  m en rea lize  th e  
value of a  c re d it in fo rm atio n  bu reau , 
b u t th e  re s t  a p p e a r  to  th in k  th a t  Jo h n  
Doe w ill b ea t th e  o th e r  fellow , b u t w on’t 
b e a t  me.

S a tis fa c to ry  re su lts  w ill be b ro u g h t 
ab o u t w hen th e  few w ho know  th e  value 
will ta k e  th e  self-im posed  ta sk  of b rin g 
ing  all th e  m e rch an ts  in to  line, a s  h as  
been  done th ro u g h  th e  a c tiv ity  of som e 
of th e  S ta te  officers a t  L ansing , M ance- 
lona, C ass C ity, H a rb o r S p rings  an d  
F rem o n t. I t  is a n  a lm o s t im possib le ta s k  
fo r a  S ec re ta ry  to  do a ll th e  p re lim in a ry  
w ork  lead in g  up to  th e  fo rm ation , a s  
w ell a s  th e  w ork  d u rin g  and  a f te r  th e  
com pletion , of a  local a sso c ia tio n ; a n d  if 
th e  in te re s t could be a ro u sed  by  som e 
of th e  live w ires  in th e  tow n, it  g rea tly  
fa c ilita te s  th e  w ork  of o rg an iza tio n  and  
tu rn  to  profit w h a t o th e rw ise  is  a p t  to  
p rove a  loss.

B irm ingham , R oyal O ak, M t. C lem ens 
aud  L ap eer w ere  can v assed  fo r new  m em 
bers, w ith  som e secured . A t N ew  B a lti
m ore I a tte n d ed  a  m ee ting  an d  hoped to  
o rgan ize , b u t local cond itions forbade. 
P o r t H uron , Jack so n , R ocheste r, Orion, 
V assar , Owosso, D urand , M t. P le a sa n t, 
S t. Joe, Colom a, D ow agiac, Boon, B uck- 
ley, A lm a, St. Louis, M errill, H em lock, 
W heeler, B reckenridge, M uskegon, G rand  
H  aven , N iles, C oopersville, Y psilan ti, 
A nn A rbor, F lin t, L ansing , T h ree  R ivers, 
W h ite  P igeon, S 'turgis, V icksburg , K a la 
mazoo, F ran k e n m u th , L ak e  O dessa, C as- 
sapo lis a re  am o n g  th e  p laces v isited  and  
w here  we have  m em bers  w ho a re  read y

J . M. B O T H W E L L .

a n d  w illing  to  g ive o f th e ir  tim e  to  
help  on th e  w ork. A t F ran k e n m u th , 
w h ere  a  m ee ting  w as held, every  m e r
c h a n t took m em bersh ip  an d  it  g ives me 
p lea su re  to  say  th a t  a  g re a te r  n um ber 
of th e  m en of F ran k e n m u th  have  a l 
re ad y  paid  th e ir  dues  fo r th e  new  y e a r  
th a n  a n y  o th e r  tow n of th e  size in th e  
S ta te  and  too  m uch can  n o t be sa id  in 
p ra ise  of m en like  Mr. D aniels, of S ag i
naw , w ho on h is  tr ip s  to  F ran k e n m u th  
b ro u g h t forcib ly  to  th e  a tte n tio n  of th e  
m e rc h a n ts  th e re  th e  v a lu e  of th is  A s
socia tion . ' P e rm it m e to  say , g e n tle 
m en, th a t  in sp eak in g  a  w ord to  th e  
m an  w ho is n o t a  m em ber you a re  s im 
ply p ass in g  on to  a fellow  m e rc h a n t th e  
good you have  found in be ing  one of an  
o rg an iza tio n  w hose business  is c o n s tru c 
tiv e  and  ed u ca tio n a l in th e  h ig h est d e 
gree . A tra in in g  in th e  g rocery  business  
is no t to  be h ad  in a n y  school excep t th a t  
of experience, w hich  c o n s ti tu te s  a  life 
tim e. so th is  conven tion  m eeting , th ro u g h  
e ffo rts  of th e  p ro g ram m e com m ittee , h as  
so u g h t to  b rin g  to g e th e r  th e  fu n d am en ta l 
p rinc ip les of good bu sin ess  m ethods, a s  
lea rn ed  from  e x p erien ce  b y  th e  m en 
w ho have  k ind ly  consen ted  to  a p p ea r  on 
th is  p la tfo rm  and  pass  on to  y .u  som e 
of th e  lessons th ey  have  le a rn t* ' in th e  
school of experience  in such  a w ay th a t  
you m ay  ta k e  and  app ly  them  in y o u r 
bu sin ess  and  w ith o u t h av in g  to  pay  th e  
p rice  th a t  experience  som etim es dem ands 
F o r th is  reason  le t me say  th a t  th e  
d e leg a tes  to  th is  conven tion  a re  a  g re a t  
lum inous body—one th a t  should d a r t  i ts  
ra y s  in to  th e  fa r th e s t  recesses  of • th is  
g re a t  S ta te  of M ichigan, so th a t  th e  
people m ay know  th a t  w e r.re w ork ing  
fo r th e  com m on good of o u r cu sto m ers  
and  no t w ith  to ta lly  selfish m otives.

A t M uskegon a  sp lendid  m ee tin g  w as 
held an d  seve ra l new  m em bers  w ere  
secu red  an d  th e  sam e condition  is  g e n 
e ra l—sev era l m e rc h a n ts  a re  g re a tly  in 
te re s ted  w hile  o th e rs  show  no in te re s t 
w h a tev e r—b u t M uskegon h a s  sev e ra l 
v e ry  e n th u s ia s tic  m em bers w ho w ill 
m ake  th e ir  influence fell on th e  care less  
ones in d , now  th a t  th e  n ine  h o u r day

g ives m ore tim e  fo r v isiting , it  is to  be 
hoped b e tte l m ethods w ill re su t.

T he m a n u fa c tu re rs  an d  jo b b ers  have  
been  heav y  losers  by th e  lax  m ethods 
of m any  re ta ile rs , b u t th e y  have  loyally  
stood by th is  A ssociation  w ith  both  m an  
pow er a n d  m oney pow er, b u t a s  re ta ile rs  
it  is  only fa ir  th a t  w e should reg a rd  
th e  w ho lesa le r a s  a n  honored  g u e s t and  
no t a s  o u r financ ia l backer.

Som etim es th e  w ork  is r a th e r  of a  d is 
cou rag ing  n a tu re  an d  a t  such  tim es  one 
th in k s , W h a t is th e  u se?  T h en  a  le t te r  
com es a long  from  fr ien d s  like Mr. Bow- 
d ish  o r M r. A ffeldt, m em bers  of th e  L eg 
is la tiv e  C om m ittee , s ta t in g  th a t  th ey  
have  succeeded  in co rrec tin g  b ills th a t  
w ould be v e ry  in ju rio u s  to  th e  g rocer 
o r from  F . D, A very , of T ecum seh , w ith  
a  check  fo r  a n n u a l dues fo r every  m e r
c h an t in  T ecum seh  a n d  also  a  c o n tr ib u 
tion  from  ev ery  m e rc h a n t in  th e  tow n

a n sw erin g  th e  N a tio n a l A ssoc ia tion ’s 
plea. I t  is th e n  th a t  one is encou raged  
to  new  effo rts  to  m easu re  up to  th e  100 
p er cen t, m a rk  s e t  by o u r fr ien d s  from  
T ecum seh , M onroe, F ran k e n m u th . F r e 
m ont, M ancelona, H a rb o r S prings, C ass 
C ity, Boon and  o th e rs . B u t w e w ill not 
be satisfied  u n til ev ery  tow n  can  say  
of th e ir  m em bersh ip  a t  le a s t t! a t  th ey  
have s tru c k  th e  100 m ark . Do i t  fo r  you r 
tow n. The re w a rd  is su re  an d  th e  benefit 
is yours.

A t Y psilan ti I  h ad  th e  good fo rtu n e  
to  g e t s ix  new  m em bers. S tu rg is  in like 
m a n n e r  co n trib u ted  a  goodly num ber. A t 
every  to w n  w h ere  I  h ad  th e  p riv ilege  of 
m ee tin g  th e  m en in a  body I c a n  n o t say  
too m uch of th e  k ind ly  w ay  in  w hich  
th e  ac tiv itie s  of th is  A ssoc ia tion  have  
been  received  an d  w hen  th e  tim e  com es 
i; a t  w e com e to g e th e r  in  o u r  m e r
c h a n ts ’ m ee tin g s  in  th e  sam e  s p ir i t  a s

SOMEONE ON THE JOB
W ritte n  fo r th e  T rad esm an .
I have seen broad rolling acres where there once was only wood,
I have seen the grain a-growing where the mighty forests stood,
I have seen a swamp—a garden, where a crop springs up and grows 
And a dry and arid desert all a-blooming like the rose;
Fertile valleys with alfalfa—golden corn upon the cob—
And it all just sets me thinking—there was someone on the job.
I have seen a loving mother, with her tots—some-six or seven,
When the father paled and sickened—passed before them on to heaven; 
And the widow in her sorrow, tighter hugged her little brood,
Carried days into the morrow in her daily fight for food;
And in later years the story of that tiny little mob
Sort er held you when you heard it—there was someone on the job.
I have dined with men—some eighty—all were old men in a home 
W here the comforts were uncounted—there was joy from door to dome, 
There were pleasures without number, and a flood of right good cheer, 
Where their nights were sweet with slumber, where their world cares 

disappear;
As I looked upon their faces—smiles a-choking down each sob—
Then I said as there I pondered—there was someone on the job.
O ft I ’ve wandered to the forest where there grow the spruce and pine, 
Picked arbutus in the woodland, sought the cress and columbine, 
Struggled long through swamp and cedar for the lady-slippers rare, 
Stood in silence ’mong the orchids,—as we held communion there. 
Row I marvelled at their beatuy! W ith what joy my heart did throb! 
Then I whispered to the cedars—there was someone on the job.

Charles A. Heath.

S t t n s w e e t
piirSaves Sugarfflinic

Rich in fruit sugar—SUNSWEET Prunes 
will make a special appeal to your trade now 
that sugar must be conserved. They are the 
finest prunes it is possible to produce in 
California—

N a t  u i * g -*,T1 a v o f e d

P r u n e s
—sun-sweetened and sun-cured. They can be 
served without the addition of sugar—their 
natural sweetness takes care of that. And— 
they can be used also to sweeten other dishes.
Your customers will appreciate this big, 
timely feature of SUNSWEET Prunes.

Moral: Get in touch with your jobber 
now—cash in on the demand for this econom
ical, sugar-saving food.

C A L IF O R N IA  P R U N E  A N D  
A PR IC O T  G R O W ER S, Inc.

San Jose, California
A cooperative grow ing and marketing association 
embracing more than 5,000 grow ers engaged 

in this industry in C alifornia.
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w e do a s  M accabees, Odd Fe llow s o r 
F o re s te rs , th e n  an d  only th e n  w ill w e 
know  th e  fu ll va lue  of asso c ia tio n .

W e have  sev e ra l to w n s p a rtia lly  lined  
up, w ith  a  fa ir  p ro sp ec t of p u tt in g  in a  
c re d it sy s tem  30 th a t  in  su m m in g  up  th e  
y e a r ’s w ork  w e find th a t  w e have  v isited  
in th e  in te re s ts  of th e  A ssoc ia tion  w ith  
m e rc h a n ts  in  u p w ard s  of seven ty -five  
tow ns, a tte n d e d  th e  N a tio n a l conven tion  
a t  Toledo, a tte n d e d  m ee tin g s  of th e  C om 
m itte e  on In su ra n c e  a t  L ansing , co m p le t
ed th e  p lan  fo r th e  o rg an iza tio n  o f th e  
proposed M u tu a l F ire  In su ra n c e  C om 
p any  an d  in ad d itio n  h av e  tr ied  to  keep  
up  w ith  th e  office w o rk  in o rd e r th a t  
I m ig h t b rin g  to  you a  re p o rt th a t  w ould 
in som e deg ree  show  th a t  I  h av e  a t  
le a s t tr ied  to  p rom ote  th e  w e lfa re  of 
th e  A ssoc ia tion . T he  w ork  in th e  office 
h a s  been  v e ry  ex tensive , ow ing  to  th e  
a m o u n t of co rrespondence  n e ce ssa ry  in  
th e  fo rm atio n  o f th e  in su ran ce  com pany, 
and  th e  effo rt to  g e t a  p e rfe c t m ailing  
lis t of a ll m em bers, a s  w ell a s  th e  fo rm s 
sen t o u t show ing  a  sh o r t m ethod  of a r 
riv in g  a t  th e  p e rcen tag e  of ove rh ead  
expense, a s  w ell a s  p e rc en tag e  of profit 
and , in add ition , have  s en t o u t a  g re a t  
m any  l is ts  o f s ec re ta r ie s  an d  once each  
m onth  h av e  s e n t th e  B u lle tin . T he  p u r 
pose of th e  B u lle tin  is to  keep  th e  m em 
bers in fo rm ed  of ev en ts  t h a t  a re  h a p 
pen ing  from  tim e  to  tim e  w hich  a ffec ts  
th e ir  business. W e  h av e  a lso  tr ie d  to  
loca te  a  n u m b er o f f ly -b y -n ig h t d eb to rs  
w ith  a  good d ea l of success  and. a s  a  
m edium  of exchange , hope to  m ake  i t  
valuab le  in  he lp in g  th e  m em bers  d ispose 
of a r tic le s  th e y  h av e  no u se  fo r a n d  th a t  
an o th e r  m ay. A s tim e  goes on  an d  i t  
becom es la rg e r  i t  inc rea se s  th e  expense  
an d  a  c and id  exp ress ion  from  th e  m em 
b ers  a s  to  i ts  va lue  w ill g re a tly  help 
th e  ex ecu tiv e  b o a rd  in  decid ing  w h e th e r  
it  is  p ra c tic a l to  co n tin u e  sen d in g  it.

In  concise fo rm  w e hav e  w r it te n  5,311 
le tte rs , s en t o u t e ach  m o n th  a n  av e rag e  
of 500 copies of th e  B u lle tin . W e  h av e  
secu red  138 new  ind iv idua l m em bers, 
have  added  th re e  h o n o ra ry  m em bers, 
fif ty -tw o  ind iv idua l m em bers  hav e  n o t 
paid  th e ir  dues, a lso  fo u rteen  h o n o ra ry  
m em bers, th e re  a re  fifteen  ac tiv e  local 
a ssoc iations, s e v e n ty -fo u r  a c tiv e  in d iv id 
u a l m em bers, th ir ty - fo u r  h o n o ra ry  m em 
bers.

In v en to ry  o f s to ck  on hand , pa id  fo r:
R a tin g  book covers  ............................... $ 8.00
In fo rm a tio n  c a rd s  ...................................  75.00
R eceip t books ................................   5.00
E lec tro ty p e  ................................................ 10.00
R ules of o rd e r ............................................  1.00

$99.00
B alance  cash , la s t  re p o rt ...............$ 474.17
Collected d u rin g  th e  y e a r  ...............1,452.80

T o ta l ................................................$1,926.97
O rders  issued  on T re a s u re r  ....$1,842.35

B alan ce  on h an d  .......................$ 84.62
P lu s  s tock  on han d , F eb . 15 . . . .  99.00

T o ta l A sse ts  ............................... $ 183.62
S u m m ary  o f re c e ip ts  fo r th e  p a s t  five 

y ea rs :
1913 ............................................» ..$  926.90
1914 ....................................................  861.65
1915 ....................................................  287.80
1916 ..................................................  1,034.90
1917 ..................................................  1,452.80
In c lu d in g  m y  re p o rt p e rm it m e to  say  

th a t  th e  acm e of p e rfec tio n  in a  bu s in ess  
w ay  com es from  know ing  how  to  do a  
th in g  well, th e n  do ing  it, a n d  it  is a  
no tab le  fa c t th a t  th e  Food A d m in is tra 
tion  believed in you w hen  th e y  s e n t ou t 
th e  follow ing s ta te m e n t in  som e of th e ir  
lite ra tu re :

“W e a re  a t  w a r  a n d  th e re  is no link  
in th e  chain  of food d is tr ib u tio n  th a t  
can  he lp  w in  th e  w a r m ore th a n  th e  
re ta il  grocer. To th is  end  o u r co u n try  
needs th e  co -o p era tio n  an d  w e believe 
he can  be depended  on to  g ive  i t .”

W hen  M r. H oover u n d erto o k  th e  s tu -  
penduous ta s k  of e d u ca tin g  th e  people 
o f th e  c o u n try  to  th e  n ece ss ity  of econ
om y -in th e  u se  o f foods, h e  called  to  
h is  a ss is tan c e  a  m an  w ho  is fu lly  versed  
in th e  g ro ce ry  b u sin ess , M r. W h it-  
m arsh , P re s id e n t o f th e  N a tio n a l W ho le
sale  G rocers’ A ssociation , a n d  a g a in  to  
a id  h im  in  h is  w ork  he  in v ited  M r. Jo h n  
H . Schaefer, a  re ta i l  g ro ce r an d  P res id e n t 
of th e  N a tio n a l A ssoc ia tion  of R e ta il 
G rocers. G en tlem en , le t  m e say  to  you 
th a t  yo u r w illingness an d  p a tr io tis m  in 
com plying  w ith  th e  o rd e rs  s e n t o u t from  
th e  Food A d m in is tra tio n  h av e  p u t to  
sh am e  th e  m en an d  p u b lica tio n s  w ho 
hav e  endeavored  to  ga in  pub lic  fa v o r  by 
c h a rac te r iz in g  you a s  be ing  th e  cau se  of 
th e  h igh  co st of living. M en in  public 
office in M ichigan h av e  d a red  to  say  th is  
an d  y e t condescended to  e a t  th e  b read  
th a t  yo u r ta x e s  helps to  provide. You 
hav e  no need of m en  in  public  office w ho 
m ake  s ta te m e n ts  to  th e  p ress  th a t  r e 
flects on y o u r h o n e sty  a n d  bu s in ess  in 
te g rity . B ecause  one m ay  s te a l is no 
reason  fo r a ll b e in g  called  th ieves. 
F ro m  th e  D e tro it Jo u rn a l of Nov. 6, 
1917, I ta k e  th e  follow ing q u o ta tio n s  p u r 
p o rtin g  to  be a  s ta te m e n t m ade  by  one 
of o u r public  officials. “ H e also  p re 
d ic ts  a  rev o lu tio n  soon in th e  re ta il  g ro 
cery  business  m ethods, w hen  th e  re ta ile r  
will be forced  to  th e  conv ic tion  he  m u s t 
do w ith o u t in fla ted  profits, a t  le a s t d u r 
ing  th e  w a r .”

“R e ta il g rocers , n o t th e  w h o lesa le rs ,” 
Mr. B row ne said " a re  responsib le  fo r  th e  
high cort of ftXxJ- The wholesalers may

h av e  added  a  few  c e n ts  to  th e  p rice  of 
th e ir  p ro d u c ts , to  cover th e  in c rease  in 
th e ir  ove rh ead  expenses.

“ B u t th e  re ta ile r ,” Mr. B row ne said, 
“h a s  ta k e n  th is  in c rea se  a s  a  s ig n a l 
a n d  ra ised  th e  p rices  of food necessities  
a ll o u t of reason  an d  p roportion .

“ T he  g ro c e r ‘o r o th e r  re ta ile r  o r  any  
o th e r  bu sin ess  m an  w ho looks to  th e  
fo lia r sign  a s  h is  g u id ing  lig h t in  th e se  
days, an d  w ho  d em an d s  a  75 p e r  cen t, 
profit, is a s  big  a  p ro -G erm an  a s  a  
G erm an  d y n a m ite r  o r p ro p a g a n d is t ,” d e 
c la red  Mr. B row n.

“ T h e re  a re  h u n d red s  of t h a t  k in d  of 
m en, I know ; m y bu sin ess  b rin g s  m e in 
c o n ta c t w ith  th em . A nd  th e ir  ex istence  
m ak es  m e w o n d er how a  w ork ing  m an  
can  s ta n d  up  ho n estly  a n d  cheerfu lly  
sa lu te  th e  A m erican  F la g .”

“ B u t th a n k  th e  L ord, th e y  w on’t  be 
ab le  to  keep  i t  up  long. T he  people 
a r e n 't  ta k in g  th e  h igh  p rices  seriously , 
n o t try in g  to  figh t th em  ea rn es tly , a s  
th e y  should. B u t th e y  a re  go ing  to  and  
soon. T h ey 'll an a ly ze  th e  cau ses  and  
rea so n s  o r  lack  o f cau ses  an d  reaso n s  
fo r h igh  p rices  an d  th e n  th in g s  will 
happen . A nd th e y ’ll fo rce  th e  low er 
p rices, re aso n ab le  p rices, an d  th en  good 
bye, M r. G rocer o r o th e r  business  m an  
w ho h a s  been  m u lc tin g  th e m .”

F ro m  C ollier’s W eekly  of Nov. 17, 1917, 
I ta k e  tb e  follow ing s ta te m e n t from  an  
a r tic le  en title d  C ap ta in  K idd, J r .:

‘ ‘I t  is th e  sm all re ta ile r , a s  a  m a tte r  
•of fac t, w ho is u sually  responsib le  for 
o v e rch a rg es .”

F rom  L eslie ’s  W eek ly  of Nov. 3, 1917, 
th e  follow ing s ta te m e n t is ta k e n :

“ G overnm en ta l in v e stig a to rs  charge  
th a t  i t  is th e  “c o rn e r g ro ce r” w ho is 
goug ing  th e  public, th a t  w hile  w holesale  
p rices  h av e  been  reduced  th e  re ta ile r  is 
d em an d in g  a n  e x o rb ita n t profit w hich  
show s a  re ta i l  profit ran g in g  from  a  
m in im um  of a b o u t 60 p e r cen t, on p e rish 
ab le  goods to  a s  h igh  a s  900 p e r cen t, 
on som e of th e  non p e rish ab le  a r t ic le s .” 

Y et th e se  people hav e  th e  nerve  to  
ex p ec t you w ill help  m ake  th e ir  business 
p ro fitab le  by p ay in g  th e  p o stag e  on th e ir  
m ag azin es . T he  good w ork  of th e  Food 
A d m in is tra tio n  a n d  yo u r p a trio tism  have  
p u t th e se  sq u ak e rs  to  sham e, so th a t  
th e y  m ak e  a  p re te n se  of re tra c t in g  th e ir

s ta te m e n ts , w e should  m ake  th em  fully  
re tra c t .  You a re  n o t free  from  business 
fau lts , b u t you do n o t en joy  th e  c rim e 
of becom ing m u lti-m illio n a ire s  on your 
p rofits  from  th e  g roce ry  business.

If  tim e  p e rm its  and  you r ch a irm an  
w ishes, I w ill end eav o r to -m o rro w  to  
show  you on c h a r ts  how you m ay co rrec t 
som e of yo u r business  d ifficulties.

A nd now, M r. C h airm an  an d  de le
g a te s , p e rm it m e to  th a n k  you, one and  
all, fo r th e  help you have  g iven  me. 
bo th  in w ords an d  deeds. L e t me ex tend  
to  you m y m ost s ince re  th a n k s  fo r th e  
m any  co u rte sies  you h av e  show n m e an d  
m ay  th e  y e a r  now s ta r te d  prove to  be 
one of g re a te r  ach iev em en t fo r you r A s
sociation .

Tribute to Washington.
America has furnished to the world 

the character of W ashington! and it 
our American institutions had done 
nothing else, that alone would have 
entitled them to the respect of m an
kind.

The enthusiastic veneration and re
gard in which the people of the U nit
ed States hold him prove them to be 
worthy of such a countryman; while 
his reputation abroad reflects the 
highest honor of his country.

Born upon our soil, of parents also 
born upon it: never for a moment 
having had sight of the Old W orld; 
instructed, according to the mode of 
his time, only in the spare, plain but 
wholesome knowledge which our in
stitutions provide for the children of 
the people; growing up beneath and 
penetrated by the genuine influences 
of American society; living from in

fancy to manhood and age amidst 
our expanding, but not luxurious, civ
ilization; partaking in our great des
tiny of labor, our long contest with 
unreclaimed Nature and uncivilized 
man, our agony of glory, the W ar of 
Independence, our great victory of 
peace, the foundation of the Union, 
and the establishment of the Consti
tution—he is all, all our own.

In all the perils, in every darkened 
moment of the State, in the midst of 
the reproaches of enemies and the 
misgivings of friends, I turn to that 
transcendent name for courage and 
for consolation. To him who denies 
or doubts whether our fervid liberty 
can be combined with law, with or
der, with the security of property, 
with the pursuits and advancement of 
h a p p in e s s ;  to him who denies that our 
forms of government are capable of 
producing exaltation of soul and the 
passion of true glory: to him who de
nies that we have contributed any
thing to the stock of great lessons 
and great examples; to all these T re 
ply by pointing to W ashington.

Daniel W ebste-

A dollar’s worth of encouragement 
to the average clerk produces more 
results than ten dollars in real monev 
—but don’t forget the real money 
when he deserves it.

ANNOUNCEMENT
We are Jobbers and Factory Distributors for the following well known 

Standard Auto Accessories, and carry COMPLETE lines in stock.

WHOLESALE ONLY
Diamond Autom obile  T ire s  and 

Tubes.
Congree Autom obile Tires: and 

Tubes.
Champion Spark Plugs.
Therm ood Brake L in ing .
“ Mosler”  Spark Plugs.
Benfore Spark Plugs.
“ Red Head”  Spark Plugs.
“ Ever-R eady”  Non-Sulphating 

Storage Batteries (for a ll makes of 
cars).

B reak-N o t Hydrometers.
Ever-Ready Mazda Lamps.
Ever-Ready  Pash ligh t, Batteries 

and Bulbs.
Ever-Ready D ry Cells.
Red Seal D ry Cells.
Colum bia D ry Cells.
Autom obile Fuses (sizes fo r all 

cars).
Ignition, S tarting  and L igh ting  

Cable.
“ Old Sol”  Spot L igh t.
Monarch Tim ers.
E le c tr ic  Brus’hes fo r S tarters and 

Generators, a ll sizes.

“ Igneto”  Coil Files.
S implex Jacks, all sizes.
K -W  Road Smoothers.
A itchandee Shock Absorbers. 
“ T u th i l l”  T ita n t ic  Springs.
B ig Value, Red Refiners.
Interlock Reinforcem ent Casings. 
T ire -D oh  Outfits.
Rom ort Va lves and Connection. 
B runner Garage A ir  Compressor 

Outfits.
Boyce Motometers.
Schrader T ire  Gauge and Valves. 
K -W  Master V ibrators.
K -W  Auto lock Switches.
Stewart W arn ing  Signals.
Weed T ire  Chains.
R id-O -Sk id  Chains.
G ray-H aw ley  Cut-O uts fo r Ford 

Cars.
P ie l Cut-Outs, a ll sizes.
H -S  Repair Pa rts  fo r Ford Cars 

(quality  guaranteed).
Globe Battery Boxes.
Genuine Leak-P roo f P iston  Rings, 

all sizes.
S ta -T ite  P iston  Rings.

Q uality  Snap P iston Rings. 
“ Conophores”  (the only glass for 

auto headlights).
“ Presto”  E lectr ica l L in e  of Con

nectors.
Socket W rench Sets.
Sw ivel Bench Vises.
Stationery Bench Vises.
Neats-Foot Oil.
C lover Brand G rind ing  Compound. 
Carborundum G rind ing  Compound 
Se-Mentol (the best rad iator 

cement).
Blue Ribbon Metal Polish. 
Solarine Metal Polish.
Johnson’s Prepared W ax. 
Johnson’s Carbon Remover. 
Johnson’s Cleaner.
Johnson’s An ti-F reeze  (guaran

teed if used according to d irec
tions).

Champion E lec tr ic  Drills. 
Champion H and-Pow er Drills. 
Canedy-Otto Grinders.
Green R iver Screw Plates. 
L igh tn ing  Screw Plates.
L it t le  G iant Screw Plates.

VISITING AUTO DEALERS
If you attend the Grand Rapids Auto Show this w eek w e would be pleased to have you call 

at our store where w e w ill have a complete display of the above listed Automobile necessities. You 
w ill also find our exhibit in the Automobile A ccessory Division of the Show.

SHERWOOD HALL CO., LTD.
CORNER LOUIS AND IONIA AVE. GRAND RAPIDS
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Movements of Merchants.
Lansing—C. C  Conrad succeeds S. L. 

Webber in the grocery business.
Mason—A. J. Torrance is erecting 

a garage and automobile supply store 
which he will open about March 15.

Iron River—The Twin-City Co-op
erative Society has been incorporated 
with an authorized capitalization of 
$25,000.

Belding—Charles H. Stout will re
sume the cigar manufacturing busi
ness which he disposed of several 
years ago.

Linden—W. C. W olverton has sold 
the plant of the Linden Milling Co. 
to Pierce Jameson, who will continue 
the business.

Thompsonville—H. W. Wierman, 
recently engaged in the hotel busi
ness at W ellston, will open a restau
rant here March 1.

Sparta—Owing to a steadily in
creasing business, the Klep Foundry 
& Manufacturing Co. has increased 
its capital stock to $25,000.

Decatur—Fire damaged the general 
merchandise stock of I. Brooks & Son 
Feb. 17, to the extent of about $1,000. 
The loss is covered by insurance.

Sheridan—The general store ot 
Robert Evans, at Fishville, was en
tered by burglars Feb. 14 and consid
erable stock and some cash was taken.

D etroit—The Peerless Fur Co. has 
been incorporated with an authorized 
capital stock of $1,000, all of which 
has been subscribed and $600 paid in 
in property.

Ionia—Joseph Laux has purchased 
the interest of his partner, C. A. Sny
der, in the restaurant and pool room 
of Snyder & Laux and will continue 
the business under his own name.

D etroit—The Dairy and Food
Stores Co. has been incorporated with 
an authorized capital stock of $10,000, 
of which amount $5,000 has been sub
scribed and $1,000 paid in in cash.

D etroit — The Robertson-Stansell 
Motors Sales Co. has been incorporat
ed with an authorized capital stock of 
$10,000, of which amount $10,000 has 
been subscribed and paid in in cash.

Jackson—Thieves entered the meat 
market of W eber Bros., at 513 East 
Main street, and carried away stock 
to the amount of several hundred dol
lars and the contents of the cash reg
ister Feb. 14.

Jackson—W. J. Gildersleeve has 
taken over the interest of the late 
Stanley B. Johnson in the undertak
ing stock of Johnson & Gildersleeve 
and will continue the business under 
his own name.

B enton H arb o r— C. H. Sw indell & 
Co. have m erged their dairy  supply 
and farm  p roducts business into a 
stock com pany under the  style of the

C. H. Swindell Co. The new corpora
tion has a capital stock of $20,000, of 
which $12,000 has been subscribed and 
$2,000 paid in in cash.

Morenci—The grocery stock of F.
H. Williams & Son here and the gen
eral stock of Williams & Carnahan in 
Xey, Ohio, have passed into the hands 
of the United States Court by bank
ruptcy proceedings.

Ishpeming—Miss Beatrice Rendell 
has sold a half interest in her stock 
of women’s furnishing goods and ac
cessories to Mrs. M. J. Hickey and the 
business will be continued under the 
style of Rendell & Hickey.

Farwell—O. Cramer has leased his 
cream station and produce business 
at Farwell to Elias Sias, who will con
tinue the business. Mr. Cramer will 
take a much needed rest and will en
gage in some other line of business.

Jackson—F. L. Hopkins, grocer at 
126 North Mechanic street, has sold 
his stock and store fixtures to Frank 
J. Taylor and Samuel Leedy, who will 
continue the business at the same lo
cation under the style of Taylor & 
Leedy.

D etroit—The Peninsular Fruit Co. 
has been incorporated to deal in lands 
for fruit growing and agricultural pur
poses. with an authorized capital stock 
of $100,000. of which amount $50,000 
has been subscribed and $10,000 pa;d 
in in cash.

St. Louis—Jacob Anspach, of Cad
illac. who recently purchased the stock 
and store fixtures of the Slater Dry 
Goods Co., has taken possession and 
will add lines of shoes, women's 
ready-to-wear clothing and men’s 
furnishing goods.

Manufacturing Matters.
D etroit—The A. T. Harrow Trac

to r Co. has changed its post office to 
St. Clair.

Holland—The Holland Furnace Co. 
has increased its capital stock from 
$650,000 to $800,000.

D etroit—The D etroit Metal P rod
ucts Co. has increased its capital 
stock from $5,000 to $50,000.

Ottawa Lake—The O ttaw a Lake 
Elevator Co. has increased its capital 
stock from $10,000 to $30,000.

D etroit—The National Machine Sc 
Stamping Co. has changed its name 
to the Consolidated Machine Co.

Kalamazoo—The Grand Rap ds
Broom Co. has changed its post office 
from Grand Rapids to Kalamazoo.

D etroit—The Continental Archer 
Co. has changed its name to the 
Lanyon Concrete Construction Co.

Detroit—The Detroit Heater Cor
poration, Inc., has increased its cap
ital stock from $10,000 to $250,000.

Iron Mountain—The Iron Mountain 
Electric Light & Power Co. has in
creased its capital stock from $50,000 
to $100,000.

D etroit—The Isbell-Fauver Co. has 
increased its capital stock from $10,- 
000 to $20,000 and changed its name 
to D etroit Rubber Products Co., I ijc.

B utternut—H. J. Campbell has clos
ed out his stock of general merchan
dise at Butternut and will devote his 
attention to the manufacture of 
cheese.

Detroit—The Kerr Specialty Co. 
has been incorporated with an author
ized capital stock of $12,000, $6,000 
of which has been subscribed and $6,- 
000 paid in in cash.

D etroit — The McMann-Carpenter 
Box Co. has been incorporated with 
an authorized capital stock of $1,000, 
all of which has been subscribed, $200 
being paid in in cash and $800 in prop
erty.

D etroit—The H. S. Barber Cre- 
sote-Stained Shingle Co., Inc., has 
been incorporated with an authorized 
capital stock of $60,000, of which $50,- 
000 has been subscribed and paid in 
in cash.

D etroit—The Globe Specialty Co. 
has been incorporated with an author
ized capital stock of $15,000 of which 
amount $7,500 has been subscribed, 
$153.50 being paid in in cash and $6,- 
467.50 paid in in property.

Benton H arbor—Geo. B. Thayer & 
Co. have merged their timber busi
ness into a stock company under the 
style of Thayer & Co. The capital 
stock is $30,000, all of which has been 
subscribed, $11,000 being paid in in 
cash and $19,000 paid in property. •

Greenleaf—The Greenleaf Farm 
ers’ Co-operative Creamery for sever
al years a very successful creamerv, 
has been forced to close its doors on 
account of competition from the Cass 
City Condensed Milk Co., which is 
paying $3.15 per 100 pounds for milk. 
Buttermaker Bernstead has secured 
a position with the condensery com
pany.

Lansing—The Mutual Motors Co., 
which recently was adjudicated bank
rupt, has filed a statement in Federal 
Court listing total indebtedness at 
$280,727. Of this sum $90,000 repre
sents secured claims. Among the un
secured claims are: A twater-Kent 
M anufacturing Co., Lansing, $12,939: 
Union Bank, Jackson, $9,900: Mrs. J. 
J. Handley, Jackson, $9,000.

No executive officer ever worked 
harder to put a mercantile organiza
tion .in a proud position than John 
A. Lake, of Petoskey, who has served 
as President of the Retail Grocers and 
general M erchants’ Association dur
ing the past two years. Mr. Lake has 
had the faithful co-operation of a cap
able Secretary who has given the or
ganization ten dollars’ worth of serv
ice for every dollar paid in salary. 
Mr. ta k e  is a high grade and pro
gressive m erchant who has elevated 
the standard of organized effort 
among the retail merchants of Mich
igan and left a record which his suc
cessors will do well to emulate.

A little  system  preven ts a  lo t of 
bungling.

Making a Scale of Profits.
A few days ago there  was a con

ference in W ash ing ton  betw een Mr. 
H oover and represen tatives of the egg 
and poultry  in te res ts for the purpose 
of a rriv ing  a t som e kind of an u nder
standing. As a result, a plan was 
prom ulgated  providing for certain  
profits, beginning a t the o rig inal ow n
er and s to re r  and going thence 
th rough  the various m iddlem en to  the 
retailer. T he last m entioned is ap
paren tly  to  be perm itted  to  get w hat 
profit he can from  the consum er. 
Some of the profits are in the form  of 
fixed percentages while the  o thers 
consist of percentages over and above 
the entire  cost of doing business. 
T his m akes it ra th e r hard  to  d e te r
m ine exactly  how much m ay be add
ed to  the original cost by the tim e 
the eggs o r poultry  reach the re ta il
er. A system  of rep o rts  is required  
under which the Food A d m in istra to r 
will be enabled to  be well informe-d as 
to  the quantities put or kept in s to r
age. T he A dm inistra to r m ay also fix 
the percentage of w ithdraw als of 
poultry  required  each m onth, but not 
of those of eggs. In  explanation  of 
this la tte r  exception it was declared 
th a t he had the pow er to  m eet th is 
situation in ways a lready provided, 
and it was deem ed th at the restric tion  
of profits “would m ake any enforced 
m ovem ent of eggs unnecessary .”

It is said that the Government now 
stands midway between two plans, 
and knows not which to choose. 
Either it shall be a 4'4 per cent, bond 
running for about ten years or a 3.65 
per cent, bond made tax-exempt. This 
may or may not be true. W hat is 
true is that a large group in Wall 
Street are advocating a 3.65 per cent, 
tax-exempt bond. The Government’s 
first bond issue was tax-exempt, and 
then tax-exemption was abandoned. 
The reasons are plain. A tax-exempt 
bond means a loss of tax revenue. 
Men with great incomes buy the 
bonds and escape the income tax. A 
tax-exempt bond is undemocratic. 
The very rich holder, buying the 
bonds, and escaping taxes, secures a 
yield on the issue equivalent to 5, 6, 
7, 8 per cent., according to the size 
of his income, while people of mod
erate means secure only 3.65 per cent. 
A tax-exempt bond hurts the prose
cution of the war. Tt tends to con
centrate the bonds in the hands of 
the few—the very rich: the more 
moderately situated do not buy the 
bonds to the extent that they o ther
wise would: they do not secure that 
direct interest in the war which bond
buying gives them, and they do not 
save in order to buy bonds.

T he M ichigan R etail H ardw are  As
sociation struck a high no te  a t its an 
nual convention a t Saginaw  last week 
when it adopted a reso lu tion  p ledg
ing support to  the W ilson ad m in istra 
tion to  a tta in  a v ictorious peace, and 
opposing re-estahli/shmeint of trade  
relations w ith G erm any fo llow ing the 
w ar unless its governm ent is re o r
ganized on a basis of s tr ic t account
ability  to  its people.

People w ho th ink  con ten tm en t is 
for sale never have the  price.
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The Grocery Market.
Sugar—There is no particular change 

in the situation. Michigan sugars are 
being held for Michigan people, pending 
the receipt of cane sugars, which are 
expected to begin to arrive about 
March 1.

Tea—The demand is most pronounced 
in connection with spot goods, among 
which Javas and Formosas are largely 
given preference. As stocks here are at a 
low ebb and goods shipped from the 
Pacific Coast are several months in 
transit, the general trend of spot prices 
is upward and it is becoming increasing
ly difficult to locate holders who will 
meet inside quotations. There has also 
been a material growth of buying in
terest in offerings of stock to come for
ward from the Coast, although the un
certainty as to when the goods may be 
expected to get here acts in a measure 
as a restraint upon free buying. The 
President's proclamation with reference 
to imports and exports has naturally 
had a decided influence upon the tone 
of the market, and while the demand is 
largely a reflection of actual trade needs 
the covering of which has been deferred 
during the recent prolonged period of 
extreme cold weather, with its accom
panying dislocation of rail and water 
traffic, the prospect of the cutting off of 
importations has undoubtedly had its 
effect in increasing the disposition of 
buyers to provide against future con
tingencies.

Coffee—The market has shown a 
slight hardening during the past week, 
but is without quotable important 
change. Some holders are asking a 
quarter of a cent more for Rio and San
tos. Naturally the Government order 
about the price of green coffee has had 
its influence on the market, and there is 
not the slightest trace of speculation. 
The basic situation still remains the 
same, that is, that a great deal more 
coffee is available than can be taken 
care of.

Canned Fruit—The market continues 
quiet in the absence of offerings, with 
prices nominally firm.

Canned Vegetables—There is no 
change in the general situation. The 
market is nominally firm, but there is 
not much actual business being done.

Canned Fish—Offerings on the spot 
are light and the market is nominally 
firm.

Dried Fruits—The local dried fruit 
market continues very quiet and from 
the present indications is likely to re
main so for some little time. It is not 
altogether a satisfactory condition of 
affairs to many members of the trade, 
who are wont at this season of the year 
to engage in little speculations that 
sometimes prove profitable and are al
ways interesting. These have gone out

of fashion this year, however, and he 
who speculates is liable to get himself 
into trouble if not into jail. In some 
quarters it has seemed to be the impres
sion that the rules and regulations of 
the Food Administration* had only a 
patriotic appeal and that they were to 
be obeyed on that ground only. Hence 
the measure of obedience coincided with 
the degree of patriotism felt by the in
dividual, and as some are patriotic only 
when their pockets are not affected it 
has happened that sometimes the rules 
were not regarded as seriously as they 
should have been. Such instances have, 
happily, been rare, but even these few 
are likely to find that while the Govern
ment prefers to regard the trade as gen
erally honest and patriotic, violators will 
feel the heavy hand of the Government 
and discover that it is not a matter of 
mere voluntary observance after all. 
The trade at large, realizing this situa
tion, is observing the regulations both in 
letter and in spirit, but as a result finds 
business seriously hampered, especially 
by the strict enforcement of Rule 6, 
which prevents resales within the same 
trade. The market is nominally very 
firm because cf the light local supplies, 
but there is a wariness in regard to ad
vancing prices that is significant.

Cheese—The market is very firm and 
there is a good home consumptive de
mand, also an export demand. The re
ceipts of fresh-made goods are extreme
ly light and withdrawals from the ware
houses of earlier made cheese are good. 
There has been a new ruling that all 
old cheese must be withdrawn from the 
warehouses before the new comes in, 
but we do not know what effect this new 
ruling will have on the market as yet. 
Cheese can be held by special permis
sion.

Molasses—Although the demand for 
all grades is unabated little business for 
prompt delivery is possible on account 
of the paucity of supplies. Everything 
arriving is immediately absorbed, chiefly 
on old orders, at full prices.

Sugar Syrups—The expected increase 
of supplies has not yet materialized, and 
while little comes out from time to time 
it is immediately taken for export with
out reference to the price demanded.

Corn Syrup—Nothing new can be re
ported, as manufacturers are still far 
behind their orders, and supplies for 
prompt delivery are inadequate to meet 
current demands.

Rice—While there are no special de
velopments in the market, the volume 
of business on orders from both local 
and out-of-town buyers appeared to be 
limited only by the extent of offerings. 
With little coming forward from pri
mary sources and spot stocks very low 
the tone of the market is strong and the 
trend of prices upward.

Provisions—The market on smoked 
meats is firm, quotations ranging about 
the same as previous quotations, there 
being a fair supply and a fair consump
tive demand. Pure lard is firm, with a 
fair supply and a good consumptive de
mand, local packers asking about 
J/$c per pound more than last week’s 
quotations. Continued high prices are 
looked for in the near future. The 
market on compound lard is firm, with 
quotations ranging about the same as 
last week. We do not look for any 
material change in this commodity in 
the near future. The Government, 
however, has placed a price on cotton
seed oil, the raw product. The market 
on dried beef is steady at unchanged 
quotations. There is a fair consumptive 
demand and a moderate supply. The 
market on barreled pork is slightly firm
er, with a light supply and a light con
sumptive demand. The market on can
ned meats is firm at unchanged quota
tions, with a fair supply and a good con
sumptive demand.

Salt Fish—The opening of Lent has 
had little effect on the fish market. Mac
kerel are still wanted in a very moderate 
way at high and unchanged prices.

Review of the Grand Rapids Produce 
Market.

Apples—Winesaps and York Imper
ials, $2 per hamper; Baldwins, Green
ings and Wagners, $5.50 per bbl.; 
Northern Spys, $6@7 per bbl.

Bananas—$4.50 per 100 lbs.
Beets—$1.25 per bu.
Butter—The market is firm, with 

quotations practically the same as last 
week. The receipts of fresh creamery 
butter are still extremely light and there 
is a good demand for all grades. Fancy 
butter is scarce. There is a good de
mand for different grades of storage 
butter and we look for continued high 
prices in the future. We do not look 
for any increase in the make for a 
little while to come. Local dealers hold 
extra fancy creamery at 49c for fresh 
and 45c for June cold storage; central
ized brings l(ff)2c less. Local dealers 
pay 40c for No. 1 dairy in jars and 
32c for packing stock.

Cabbage----- $5 per 100 lbs.
Carrots—75c per bu.
Cauliflower—$2.30 per case of 1 doz., 

Calif.
Eggs—The market is steady at quota

tions same as last week. The receipts 
are gradually increasing and with an 
increased demand, have been keeping 
cleaned up daily. We, however, look 
for larger receipts and lower quotations 
on fresh eggs. Storage eggs are prac
tically off the market, there being very 
few around and those in the hands of 
dealers. Local dealers pay 50@52c for 
fresh. Cold storage operators hold can- 
died firsts at 47c and seconds at 44c.

Figs— 12 10 oz. packages, $1.40.
Grape Fruit—$4@4.75 per box for 

all sizes Floridas.
Green Onions—Shallots, 65c per bunch
Green Peppers—70c per basket for 

Southern grown.
Honey—22c per lb. for white clover 

and 20c for dark.
Lemons—California selling at $7.25 

for choice and $7.75 for fancy.
Lettuce—12c per lb. for hot house 

leaf; $2.50 per hamper for New York 
head.

Limes—$1 per 100 for Italian.
Maple Syrup—$1.75 per gal. for pure.
Mushrooms—75c per lb.
Nuts—Almonds, 21c per lb.; filberts, 

20c for Grenoble; Brazils, 18c; Mixed 
nuts, I6J/2C.

Onions—Home grown command $2 
per 100 lb. sack; Spanish $1.65 per crate.

Oranges—California Navals, $5@7.25; 
Floridas, $6@6.75.

Potatoes—Up State buyers are paying 
$1@1.25 per 100 lbs. The market is 
very unsettled.

Radishes—35c per doz. for home 
grown hot house.

Sweet Potatoes—$3.25 per hamper for 
kiln dried Illinois.

Tomatoes—30c per lb. for hot house.

The Peanut Crop.
The Peanut Promoter, published at 

Houston, Tex„ deals with every phase 
of this growing new industry, from 
well-selected peanut seed and good 
cultural methods in the field, to finish
ed by-products such as peanut oil, 
peanut butter, and peanut flour. The 
editor confesses to having made two 
mistakes. The first was when he es
timated the value of the 1917 peanut 
crop at $100,000,000, and the second 
mistake was in boosting that estimate 
to $165,000,000. By Jan. 1 it appear
ed that the crop value will total $225,- 
000,000. The peanut output of Ala
bama and Texas alone is nearly $75,- 
000 ,000 .

The Tradesman heartily commends 
the recommendation of President, 
Lake, published elsewhere in his an
nual address to the Retail Grocers 
and General M erchants’ Association, 
that membership in the organization 
be changed from the association to 
the individual basis. It is to be hoped 
that the Ann Arbor convention will 
hasten to put this recommendation 
into effect in the organic law of the 
organization, so that it may start out 
on a new career of usefulness and 
progress. Under the present system 
the Association has been hampered 
in both growth and utility, but, un
der the plan proposed by President 
Lake the expansion of the organiza
tion would be assured.

Municipal electric lighting plants all 
over the State are increasing their rates 
because of the increased cost of fuel, 
material and labor. No word of protest 
is heard in any of these cases because 
it is conceded that the municipalities are 
fully justified in marking up prices to 
equalize the increased cost of producing 
current. Arguing from the standpoint, 
there would appear to be no good reason 
why the action of the Grand Rapids 
Gas Light Co. in advancing its price for 
gas from 80 to 85 cents per 1,000 feet 
should not meet with cheerful ac
quiescence on the part of the gas con
sumers of this city.

Claude Stout succeeds L. A. Solomon. 
Jr., in the grocery business at the corner 
of Brown and Buchanan streets.

B. N. Pickard succeed^ Thompson & 
Co. in the meat and grocery’business at 
621 Lyon street.

The Rae Cigar Co. has changed its 
name tef the Rea Cigar Co.

mailto:4@4.75
mailto:5@7.25
mailto:6@6.75
mailto:1@1.25
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MEN OF MARK.

H. F. Johnson, Manager Rindge, 
Kalmbach, Logie Co.

The world of to-day is a world of 
specialists. Education and progress 
have tended more and more toward 
specialization for many years. Con
ceding the many advantages of spe
cialization, among them its tendency 
to higher development along all lines, 
there are often disadvantages. Too 
much concentration upon one phase 
often makes impossible the clear, 
broad vision necessary to al ly direct 
the executive duties which come to 
the manager of an im portant unit in 
a great industry. Lord Kitchener was 
criticized for excess of concentration 
shown in a lack of ability to delegate 
a part of his work to others. So in 
the shoe industry is often found the 
head of a large manufacturing concern 
whose ability to meet and overcome 
obstacles in manufacturing unques
tioned and whose mind is devoted to 
solving questions of economically 
producing goods, but who may be a 
failure if his aptitude at specializin g 
prevents his realizing, for example, 
the importance of the selling end of 
the business. He may be able to save 
10 cents on the cost of a pair of shoes 
and lose 15 cents on each pair because 
of loose selling methods or his failure 
to cater to the wishes of the buyer. 
Many shoe manufacturers, absorbed 
in their own vocation, have little or 
no knowledge of the retail shoe deal
er’s business, requirements or trou
bles. To be sure, some manufactur
ers specialize in products that are

H. F. Johnson

not suitable for retail distribu tion , 
but many that do expect to market 
much of their output to the dealer 
think of him only as a persistent ne
cessity who always wants something 
that he may not have.

The retail shoe dealer handles a 
varied assortm ent of goods in his line. 
He must necessarily buy in small 
quantities, and it is surely refreshing 
for him to find a manufacturer who 
understands the retail business, who 
knows what the dealer wants and why 
he wants it. If this manufacturer has 
the proper facilities and the right kind 
of material from which to manufac
ture the different items, and further
more makes it a business to cater ex
clusively to the business of the re
tailer he is, indeed, fortunate and more 
apt to build up a successful business 
than the highly specialized technical 
manufacturer, for the reason that he 
can hire good technical men to direct 
the operation of his plant.

Howard F. Johnson was born in 
Nashua, New Hampshire, March 13, 
1879. His antecedents were Yankee 
on both sides. He graduated from the 
high school of Nashua when 18 years 
of age on the academic course and im
mediately started out to learn the 
shoe business. In pursuance of this 
idea, he entered the shoe factory of 
the W. D. Brackett Co., m anufactur
er of both men’s and women’s shoes. 
He worked in all branches of the fac
tory for four years, when he sought 
and obtained employment with the 
George E. Keith Co., of Brockton, 
Mass. He remained with this house 
fourteen years, working in every de-

B arn ey  L an g e le r h a s  w orked  
In th ia  in s titu tio n  c o n tin u o u s
ly fo r  over fo r ty -e ig h t y ea rs .

Barney says—

“ WORDEN searches all the earth—  

To get the goods of greater worth ”

W o r d e n  Q r o c e r  C o m p a n y

GRAND RAPIDS—KALAMAZOO
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partm ent of the factory and execu
tive office. The last four years of the 
time he was superintendent of the 
branch factory of the company at 
North Adams, Mass. Three years 
ago he took the position of Sales 
Manager of the W hitman & Keith 
Co., of Brockton, which he held up to 
the time of his coming to Grand Rap
ids, in September, 1916, to take the 
management of the Rindge, Kalm- 
bach, Logie Co. He immediately in
troduced the methods which have been 
worked out so successfully in the 
large shoe factories of the East, added 
the manufacture of fine lines of both 
men’s and women’s shoes, and soon 
demonstrated to the satisfaction of 
all concerned that he was a master 
hand in the work of rejuvenation and 
business building. This recognition 
found expression at the annual m eet
ing of the stockholders last week in 
the election of Mr. Johnson as a di
rector of the corporation. A t a sub
sequent m eeting of the directors Mr. 
Johnson was elected Secretary and 
A ssistant Treasurer.

Mr. Johnson was married Sept. 30, 
1907, to Miss Mary Helena Morse, of 
Brockton, Mass., who is a graduate 
of the Dana Hall Preparatory School 
or Wellesley College and who was 
honored by election to the office of 
Musical Librarian of Wellesley Col
lege while she was a student of that 
institution. On her return to her 
home in Brockton, she started the 
Brockton College Club, the first m eet
ing being held in her own home. This 
club is one of the foremost educa
tional organizations of Brockton. 
Three children now grace the family 
circle—a girl of 10, a boy of 6 and a 
girl of 2. Soon after coming to Grand 
Rapids, the family purchased the 
beautiful semi-country home of Fred 
Robinson, 444 Coit Road, comprising 
five acres of land and one of the most 
completely equipped homes in Michi
gan.

Mr. Johnson is a member of the 
Masonic fraternity and the Park Con
gregational church. Aside from these 
associations, his time is entirely de
voted to his home and his business, 
both of which are the only hobbies 
he owns up to possessing.

Mr. Johnson is quiet and unostenta
tious in manner, attends strictly to 
his business and makes many strong 
friends, because of his sturdy charac
ter and pleasant personality. He is a 
man of good ideas, considerate to his 
employes, companionable to his as
sociates, just and even generous to 
his trade, loyal to his family and 
friends and faithful to every trust re
posed in him.

The Grocer*’s Double Duty.
W ritte n  fo r th e  T rad esm an .

Every grocer must recognize the 
need of convincing the people that the 
National Food A dm inistrator seeks 
to avoid imposing unnecessary hard
ships upon any one and that as soon 
as it becomes apparent that any rule 
is unfair to a class or an individual it 
will be modified. He m ust demon
strate his sympathy in all possible 
ways, while adhering strictly to regu
lations; not by joining in criticism 
and condemnation of Government

measures, but by appealing to peo
ple to be patient, to try to adjust 
themselves to the unusual conditions; 
to tactfully intimate that, of course, 
they desire to do their part as patri
ots; to constantly affirm that many 
are voluntarily doing more than the 
food regulations demand. Never by 
word or act should the grocer con
vey the impression that he enjoys 
acting as dictator as to what or how 
much people should eat. In short, 
his attitude must be loyalty to both 
the Government and his customers. 
He should report real grievances or 
unnecessary hardships to the proper 
authorities and he should kindly but 
firmly insist upon uncomplaining ac
quiescence with all reasonable regula
tions. Minion.

Urgent Call For Seed Corn.
An alarming scarcity of seed corn 

is reported all over the corn belt. The 
Federal Reserve Bank of Chicago, in 
connection with that at Minneapolis, 
has issued a circular calling attention 
to the shortage. In  Minnesota not 
more than 20 per cent, of the corn 
will germinate, of which 4 per cent, 
will be considered as seed corn in or
dinary years. There is an acute short
age in North Dakota.

Southwest South Dakota has a lit
tle good corn; W isconsin has prac
tically none, and there are limited 
supplies in Illinois, Indiana, Nebras
ka, and Kansas. Taking the corn crop 
in territory covered by line drawn 
west through Bloomington, Illinois, 
or N orthern Central Illinois, the seed 
corn crop is practically a failure, ow
ing to the early frosts and freezes.

School children are being used to 
test corn in many sections. The Crop 
Improvement Association is sending 
out appeals to every school teacher 
in Illinois and Iowa to interest farm 
ers in testing out their seed corn. 
Telephone companies are arranging 
to have every farmer called up and 
requested to look over his corn, see 
if any can be used for seed, and 
whether a surplus exists.

Get Behind the Colored Bean.
There is a margin for meat-saving, 

and often money-saving, by the use 
of colored beans, as against the stan
dard white navy and marrowfat va
rieties. Housewives have discriminat
ed against colored beans in the past 
on the score of appearance. Dietetic 
tests show that colored beans are 
equal to white in food value, and in 
some case are from 30 to 40 per 
cent, cheaper. The Mexican pinto 
bean, grown in Colorado, Arizona, and 
New Mexico, is a representative ex
ample of a colored bean subject to 
price differential on appearance. It 
is named for its dappled coat, like 
that of the W estern “pinto” pony. 
Our chances for raising increased 
crops of beans for war food purposes 
are said to be better in the Southwest, 
where the pinto bean is grown, than 
in the white-bean growing sections 
of the North and East. Grocers can 
render real war service by stocking 
colored beans, giving the consumers 
the benefit of any difference in price, 
and explaining that they are as good 
as white beans for cooking and diet.

Giant Strides
By the Oldest Auto 

Insurance Exchange in the State
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TO STRIKE IS TREASON.
In the face of General Pershing’s ap

peal for a bridge of ships across the 
Atlantic, the shiny hand of union labor 
was again in evidence last week. We 
must have more ships to win the war. 
Every vessel turned out in this country 
counts toward the defeat of Germany. 
Yet in the face of all this the union 
leaders called a strike in the Eastern 
shipyards in the face of the foe!

President Wilson has placed a ban 
on food and fuel and has commanded 
business men of all classes to cut out 
every possible expense in order to win 
the war. Food has been restricted, fuel 
also; factories temporarily closed, and 
the men who run them have patriotically 
complied with every demand.

It remains for the union slackers and 
slovens to constitute a class by them
selves—a class who have set themselves 
up as superior not only to their fellow 
workers who have not put on the shack- 
els of union slavery, but as superior to 
the Government itself, presuming to dic
tate who shall work, the wages and 
hours of labor, right in the face of a 
foreign war which is threatening the 
destruction of American institutions.

A lad who has forgotten or carelessly 
neglected to register for the draft is 
snatched up and thrown into prison. 
Soldier slackers are not tolerated, nor 
should they be, but how about the great 
moguls who direct the destinies of the 
Republic now at the head of the labor 
organizations of America?

Having clubbed the President and 
Congress into submission two years ago, 
the bosses of this great, sublimely im
pudent organization, feel safe in hold
ing up necessary work to win the war. 
The President of the United States, 
knuckling down to the demands of 
union labor leaders, is a sight to make 
patriotic Americans blush with shame!

There are but two classes in this coun
try to-day—those who are for America 
and those who are against it. Among 
the latter are the men who have insti
tuted strikes in our shipyards and other 
factories making war goods. Treason 
should be made odious, and there is no 
viler treason than holding up necessary 
supplies for the army and navy in time 
of war. This is certainly giving aid 
and comfort to the enemy. There should 
be swift and sure punishment fitting 
the crime.

This is not a question of time, of

wages, of union or non-union labor. It 
is a question of patriotism, pure and 
simple. Who is not for our country is 
against it. The strikers are aiding Ger
many and have no right to expect mercy 
at the hands of the sorely tried Gov
ernment. An example should be made 
that will serve as a warning for all time 
that it is dangerous to incite treason 
in times like the present when mother’s 
sons, sweethearts and husbands have 
crossed the water to be in at the death 
in the final scenes of the wickedest war 
ever instituted in the history of the 
world.

In the name of right and justice, we, 
the people, demand swift and assured 
punishment for the men who incited and 
are at present carrying on these treason
able strikes.

This is not a time for trifling. The 
President has done too much of that 
where union labor leaders are concerned. 
It is not good policy to trifle with the 
God-given rights of the people. This 
shaping a Government policy to conform 
to the demands of a small clique of 
grafters marked with the union labor 
card is very much to the detriment of 
a Government of the people, for the 
people, by the people.

This war must be won for liberty and 
the equality of mankind. It must not 
be handicapped by strikes and holdups 
in the style of the Claud Duvals and 
Dick Turpins of ancient times. Again 
we say it is not a matter of wages, al
though union slackers generally are the 
highest paid of any workmen in the 
world. It is a question of being loyal 
to America or an aider and abettor of 
her enemies.

Precipitating a strike is a direct blow 
at the United States in this war against 
Germany. No amount of sophistry on 
the part of tne ihstigators can change 
the fact. Treason is punishable with 
death. Let the disturbers take warning. 
We Americans have stood much from 
the disloyal, German-loving element in 
this country, but the time fo rforbear- 
ance is at an end. Cut out treasonable 
acts, either under the name of union 
labor or otherwise, else take the conse
quences.

LABOR LOYALTY A MYTH.
Last week was labor loyalty week 

—the greatest farce ever perpetrated 
on a free people. This was made 
clearly manifest by the calling out of 
100,000 union serfs employed in the 
shipyards of the Government—a strike 
fomented by German gold and gloat
ed over by Teutonic spies and sneaks. 
Since war was declared by Congress 
last April, there have been more 
strikes and more men involved in 
strikes than at any corresponding 
period in the history of the country. 
These disturbances have been foment
ed almost exclusively by venal and 
unscrupulous labor leaders who are 
actuated solely by graft and profiteer
ing. “Get while the getting is good,” 
is their motto. To use the word loy
alty with this class is about as a p 
propriate as to apply the word angelic 
to the devil. Labor union men, as a 
class, are unreliable and unpatriotic. 
There are exceptions, of course, but 
the exceptions are few and far be
tween.

TH E MENACE OF SOCIALISM.
Those socialist dreamers who be

lieve socialism a panacea for the ills 
of mankind should read the story of 
Russia as told in the book “ Inside the 
Russian Revolution,” by Mrs. Rheta 
Childe Dorr, a well-known American 
writer. Mrs. Dorr describes how she 
went to Russia a firm believer in so
cialism, and she then records her ex
perience in Russia during the early 
months of the revolution as follows:

I saw the fondest dreams of the so
cialists come true and the dream turn
ed out to be a nightmare such as I 
pray that this or any other country 
may be spared. I saw people deliver
ed from one class of tyranny deliber
ately hasten to establish another, 
quite as brutal and as unmindful of 
the common good as the old one. I 
saw these people, led out of a groan
ing bondage, use their first liberty to 
oust the wise and courageous states
man who had delivered them. I saw 
a working class which has been op
pressed itself turn into oppressors; 
an army that had been starved and 
betrayed, use its freedom to starve 
and betray its own people. .1 saw 
delegates to the people’s councils turn 
into sneakthieves and looters. I saw 
law and order and decency and all 
regard for human life or human rights 
set aside.

M rs. Dorr accompanies this sum
mary with a recital of specific facts 
so clearly set forth as to carry con
viction with them. Society is simply 
in ruins. Soldiers crowd on the street 
cars and ride without paying and then 
crowd into the stores and help them
selves to goods without paying, and 
then at point of the rifle hold up pedes- 
trains on the streets and confiscate 
their property.

The socialists and trades unionists 
of this country are not loyal to the 
Government. The realization of their 
utopian dreams would mean the same 
to us as to poor Russia. I t is to be 
hoped their insidious propaganda can 
be stamped out before it is too late.

WHY SO SHORT SIGHTED?
If Grand Rapids had an undevelop

ed coal mine within ten miles of the 
city, no time would be lost in exploit
ing the proposition and marketing 
the coal under the most modern condi
tions which ample capital and en
gineering ability could provide. This, 
notwithstanding the fact that every 
ton of coal taken from the mine, 
would impair the investment because 
it would reduce the stock of coal to 
he mined to that extent.

The people of Grand Rapids have 
within ten miles of the city something 
better than a coal mine—better even 
than a gold mine—in the undevelop
ed water power on the Thornapple 
River at Cascade village. Unlike a 
coal mine, the use of the water for 
power purposes does not deplete the 
proposition and reduce its value and 
usefulness. God sends the rain at in
tervals in sufficient quantities to re
plenish the streams and swamps which 
ultimately find an outlet in the Thorn- 
apple, so that the power is perpetual, 
without deterioration or diminution.

The Thornapple properties can be 
acquired and developed for about

$250,000. This done, the income from 
the water power thus produced would 
not be less than $50,000 per year.

To permit such a mine of wealth 
to remain inactive any longer is a 
commentary on the carelessness of 
the times in the face of a fuel short
age and power curtailment which have 
already caused this country untold 
millions in losses, and which will in 
all probability add uncounted millions 
to the sum total in the next few years.

Although the heatless Mondays 
have come to an end in all sections 
except New England, it does not fol
low that business is to be allowed to 
proceed along normal lines. But the 
jar which the Garfield order gave 
served the purpose of calling forcibly 
to men’s minds that interferences 
must be expected to the usual order 
of things. Of widest-reaching import 
is the President’s proclamation plac
ing under the W ar Trade Board con
trol of all imports and exports. The 
reasons for this step are obvious. 
There is need to conserve shipping 
for strictly war purposes and also to 
conserve supplies of essentials for the 
needs of this country and its allies. 
It is not believed that the W ar Trade 
Board will act in any sudden or a r
bitrary manner, but the check to fore
ign’trade, inbound and outbound, will 
be at once apparent. Precedence in 
shipment will be given to such things 
as will help bring the war to a suc
cessful issue. That is the main ob
ject. But, to accomplish this, quite 
a lot of imports will have to come in 
as well as a lot of exports to go out. 
The imports of ores and nitrates and 
rubber and sugar and many other arti
cles, used in manufacturing things 
which are needed both here and by the 
allies, will have to be provided for. 
Then, too, it would seem as though, 
for a time at least, there would be 
considerable cargo space available for 
imports from the allied countries of 
Europe on the many vessels which 
will have to go thither and which 
otherwise would return comparatively 
empty. I t is presumed that these m at
ters have been duly considered by 
the authorities.

TW ISTING THE DEVIL’S TAIL.
Representative Kelley, f)f Michi

gan, has introduced a bill in the House 
of Representatives, providing for the 
prohibition of the importation of Ger
man goods into this country. For 
every month the Kaiser succeeds in 
deferring the making of peace, the pro
hibition is to be extended a full year. 
If the Germans keep up their in
famous warfare twelve months after 
the enactment of the proposed law, 
no German goods are to be admitted 
to this country for twelve years there
after.

The Tradesman heartily commends 
both the letter and spirit of this meas
ure and sincerely hopes to see it 
adopted by Congress and carried in
to effect by the American people.

The worthy poor are mostly known 
only to their friends, near neighbors 
or fellow laborers, and the m ost of 
them are to proud to accept help. If 
you know such, help them in some 
way so as not to humiliate them.
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TW ENTY-FOURTH MEETING.

Annual Convention Michigan Retail 
Hardware Association. 

Tuesday Evening Session.
A t 7 :30 p. m. the convention held 

a closed session for retail hardware 
dealers only, when, with the exception

John C. F ischer, Ann  Arbor. 
President.

of the reading of the reports of the 
Secretary and Treasurer, the entire 
evening was given 'over to the Ques
tion Box in charge of J. Charles Ross, 
of Kalamazoo, and W. C. Rechlin, of 
Bay City.

T he S ecre tary ’s report, which a p 
peared in the T radesm an last week, 
show ed a healthy  g ro w th  in m em ber-

A rth u r  J. Scott, M arine  C ity. 
Secretary.

ship, while the T reasurer’s reports 
showed a substantial increase in the 
treasury since the time of the last 
report.

George W. Leedle, of Marshall, de
livered a practical address on “Stock 
A rrangem ent” in which he said:

W h en  o u r S e c re ta ry  w ro te  m e a sk in g  
th a t  I  ta k e  p a r t  in  th is  p rog ram m e, you 
can  im ag ine  m y su rp rise . D u rin g  a ll th e  
y ea rs  t h a t  I  h av e  a tte n d e d  th e  conven 
tion—and , by  th e  w ay , t h a t  is since  1899 
—I h av e  s a t  b ack  an d  lis ten ed  to  o th e rs , 
a n d  I h av e  received  m uch  good from  
th e m ; so m etim es I  w ould a sk  a  q u estion  
o r  tw o, b u t  th a t  w as  all.

W h en  th e  N a tio n a l conven tion  m e t a t  
S t. L ou is  la s t  Ju n e , I  w as  a sk ed  to  g ive 
a  p a p e r  on conven tion  p ro g ram m es; and  
I  sa id  a t  th a t  tim e  th a t  th e  su ccess  of a  
conven tion  depends upon th e  in te re s t  t a k 
en  in th e  conven tion  by th e  d e leg a te s  
(o f course, you a ll u n d e rs ta n d  th a t  every  
m em b er o f o u r  S ta te  A ssoc ia tion  is a  
d e leg a te  to  th e  S ta te  con v en tio n ), an d  
th a t  I believed w e w ould h av e  b e tte r  
co n ven tions  if m ore of th e  d e leg a te s  w ere  
p u t on th e  p ro g ram m e, an d  if m ore of 
th e  d e leg a tes  w ould e n te r  in to  th e  d is 
cuss ions  when th e  o p p o rtu n ity  w as  o f

fe red . S h o r t ta lk s  by  a  dozen good m en 
a re  b e t te r  th a n  a  long  ta lk  from  one 
m an, fo r th e  re a so n  th a t  a  dozen m en 
w ill su re ly  h i t  upon som e su b jec t th a t  
w ill in te re s t  a ll; a n d  h is  ta lk  w ill be 
from  h is  experience  in  h is  s to re .

M aking  th e  s ta te m e n t a t  th e  N a tio n a l 
conven tion  th a t  I th o u g h t each  d e leg a te  
shou ld  ta k e  p a r t  in  th e  p rog ram m e, if 
a sk ed  to  do so, an d  shou ld  ta k e  p a r t  in 
th e  d iscu ss io n s  w h e th e r  a sk ed  o r not, 
p u t  m  in  so m ew h a t of a n  em b a rra ss in g  
positon  w hen  re q u e ste d  to  ta k e  p a r t  in 
th is  p ro g ram m e; a n d  I  beg an  to  feel very  
m dch like  th e  Ir ish m a n  w ho g o t in to  th e  
b a rb e r’s  c h a ir  fo r a  shave . T he  b a rb e r  
had  a  m onkey w h ich  he h ad  tra in e d  to  
g e t dow n off h is  perch , g e t th e  la th e r  
b ru sh  a n d  cup, an d  la th e r  a  cu sto m er 
a n d  ru b  i t  in, w hen  to ld  to  do so by th e  
p ro p rie to r. T he  Ir ish m a n  g o t in to  th e  
b a rb e r 's  ch a ir, w hereupon  th e  b a rb e r 
gav e  a  sign , a n d  th e  m onkey grabbed  the  
la th e r  cup a n d  b rush , a n d  p roceeded to  
la th e r  th e  I r ish m a n ’s  face  in good shape  
an d  th e n  rubbed  i t  in well. B u t th is  tim e 
he p roceeded  to  do a  litt le  m ore; he 
g rab b ed  th e  ra z o r  an d  began  m ak ing  
flourishes w ith  it, w hen  P a t, d iscovering

W m . Moore, Detroit.
Treasurer.

w h a t w as  go ing  on, exclaim ed, “ You can  
la th e r  m e if you like, an d  you can  rub  
i t  in, b u t b eg o rrah  I w ould m uch  r a th e r  
yo u r fa th e r  w ould sh av e  m e!”

I w as  inclined  a t  first to  say  “g e t som e 
one e lse ,” th e n  I th o u g h t of w h a t I had 
sa id  a t  th e  N a tio n a l conven tion , an d  so 
I accep ted  th e  ta sk , an d  he re  I am .

1 a sked  th e  S e c re ta ry  w h a t su b jec t 
he  th o u g h t w ould be o f m ost in te re s t to  
th e  m em bers a n d  also  w h a t su b jec t he  
th o u g h t I  could b e s t hand le . H e rep lied

Jam es W . Tyre , Detroit.
Retiring  President.

by sen d in g  m e fo u r d iffe ren t su b jec ts , 
b u t sa id  th a t  th re e  o f th e m  h ad  been 
a lre a d y  ass ig n ed ; so you see  it  w as  up 
to  m e to  ta k e  m y choice from  one su b 
je c t  a n d  th a t  hap p en ed  to  be “ S tock  A r
ra n g e m e n t.” I believe th is  is a  su b jec t 
in w hich  ev ery  one of us, w h e th e r  a  
la rg e  o r sm all dealer, is in te re s ted .

You know  it  u sed  to  be sa id —an d  I  
g u ess  i t  is  ju s t  a s  t ru e  now—th a t  goods 
w ell d isp layed  w ere  h a lf  sold. W hile  th is  
m ay  n o t be so in th e  s t r ic te s t  sense, yet, 
w e know  th a t  goods n o t d isp layed  a re  
so m etim es n ev er sold. A t invo icing  we 
find th e m  and  w onder w hy  w e h av e  so 
m uch  of th is  o r th a t ,  w hen  proobab ly  if 
w e h a d  g o tte n  th e  goods o u t w h ere  th e

public  w ould have  seen  th em  th e y  w ould 
have  been  sold a n d  possib ly  m ore o rdered .

I th in k  w e hav e  one of th e  b e st e x 
am ples of w h a t goods w ell d isp layed  will 
do, in th e  five a n d  te n  c en t s to res. W e 
a ll know  th a t  th e  m a jo rity  of th e  c le rk s  
th e re  a re  n o t s a le s  people, th ey  a re  ju s t  
m ere ly  c le rk s. W h en  w e see  th e  la rge  
volum e of goods th a t  leave th e se  s to re s  
we open o u r eyes in  am azem en t. N ow

Charles H'. M ille r, F lin t. 
Ex-Pres iden t.

if  th e  sa le s  a re  n o t due to  th e  help, 
th ey  m u s t be due to  th e  w ell a r ra n g e d  
d isp lay  of th e  stock .

I believe if th e  h a rd w a re  m erch an t 
would devo te  m ore tim e  to  g e ttin g  his 
goods w here  th e  people could see th em  
an d  h and le  th em  a t  th e ir  convenience, it

O. H. Bailey, Ford C ity.

w ould m ean  m any  sale s  w ithou t scarce ly  
an y  ta lk . In  m y ta lk s  w ith  th e  la rg e r 
h a rd w a re  m erch an ts , I find th a t  th ey  
a re  do ing  th is  m ore every  year. W h a t is

J. F. Carleton, Jackson.

profitab le  fo r th e  la rg e  m erch an t, in  th is  
re sp ec t, w ould a lso  be p rofitab le  fo r th e  
sm a lle r one.

A few  y e a rs  ago  it  w as  th e  cu sto m  to  
find th e  av e rag e  h a rd w a re  s to re  a  som e
w h a t d ir ty  a n d  d ism al p lace. P o ts  an d  
p an s  w ere  s e t  a ro u n d  he re  a  fid th e re ;

th e  s to v es  w ere  covered  w ith  d ir t  and  
d u s t; ru s ty  old sad iro n s  an d  s ilv e rw are  
m ig h t be found in  th e  sam e  show  case, 
a n d  m an y  o th e r  th in g s  equally  a s  poorly 
a rra n g e d . I have  been  in h a rd w are  
s to re s  w here  th e  goods w ere  a rra n g e d  a s  
tho u g h  th e  back  door had  been opened, 
th e  w ind  had  blown th e  goods in, and  
tf ’e re  th e y  had  rem ain ed  d ir t  and  all.

I am  g lad  to  see t h a t  th e  h a rd w are  
m e rc h a n t of to -d a y  is g e ttin g  aw ay  from  
th a t  very  fa s t;  b u t I th in k  we can  all 
g ive th e  a r ra n g e m e n t a  l itt le  m ore con 
s id era tio n . T he  a v e rag e  h a rd w a re  s to re  
of to -d a y  is one of th e  a tt ra c t iv e  p laces 
in th e  c ity  in  w hich  i t  is loca ted , and  
one in w hich  th e  people like  to  com e 
to  look a round , if n o th in g  m ore. And

M. L. Corey, Argos, Ind.

you m ay  depend  on th is  if th e  people 
com e an d  look a ro u n d  th e y  will, sooner 
o r la te r  buy; b u t if th ey  n ev er com e to  
look aro u n d  th e  chances  a re  th a t  th ey  
n ev er do come to  buy.

You know  i t  used  to  be sa id  th a t  c le an 
liness w as n ex t to  godliness, a n d  I b e 
lieve th is  to  be t ru e  to  a  g re a t  e x te n t 
in a  h a rd w are  sto re . I find one w ay  to  
keep  a  s to re  c lean  is to  keep  th e  d ir t  
out, do n ’t g e t it in, an d  keep d u s tin g  It 
from  one th in g  on to  th e  nex t. I find

J. F. Follm er, V icksburg

one of th e  b e s t  w ay3 to  keep  d ir t  o u t o f 
th e  s to re  is to  d u s t th e  goods w h en  th e y  
a re  u n packed , c lean  th e m  up o u t in  th e  
room  w here  th ey  a re  u n p ack ed ; a n d  w hen  
you b rin g  th em  in  th e  s to re , you w ill 
have  a  s to ck  of n ice c lean  goods a n d  th e  
d ir t  w ill be le ft w here  i t  belongs. I f  
th e re  is a n y  one th in g  th a t  I  d is like  i t  is  
to  g e t dow n a  n ickel te a  k e ttle , a  piece 
of a lu m in u m  w are  o r in  fa c t  an y  a r tic le  
a n d  th e n  com m ence to  m ake  apologies 
fo r  i t  be ing  d ir ty  a n d  th e n  p e rh a p s  go 
an d  g e t th e  d u s te r  a n d  c lean  i t  up  before  
i t  is re ad y  to  sell. T h is  ta k e s  tim e  and  
c re a te s  a  v e ry  b ad  im pression  on  th e  
cu sto m er. _ .

I  believe th a t  by  d u s tin g  a n d  c lean in g  
th e  goods w hen  th e y  a re  unpacked  a n d  
th e n  d u s tin g  every  m orn ing , th a t  you 
n o t only hav e  a  c lean  stock , b u t th a t  
you w ill a c tu a lly  sav e  tim e , espec ia lly  
w hen  you a re  w a itin g  on cu s to m ers ; a n d  
th a t  is w h en  tim e  coun ts.

I a lso  believe th a t  i t  is  a  good p lan  
to  see  th a t  ev ery  th in g  th a t  is  o u t of 
place sh ou ld  be p u t b ack  w hen  you  a re  
d u s tin g  in th e  m orn ing . Som etim es d u r
in g  the. day  you do n o t h av e  th e  tim e  
to  g e t  a ll  goods p u t back , t h a t  h av e
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been  ta k e n  dow n d u rin g  th e  day ; b u t 
I believe th e y  shou ld  go no  longer th a n  
th e  n e x t m orn ing  a t  a n y  ra te .

I believe th a t  a  s tock  a r ra n g e d  a cco rd 
ing  to  sizes and  p rices  is a lso  a  g re a t 
benefit in w a itin g  on tra d e  an d  th e  goods 
look m uch b e t te r  on th e  shelves. Som e-

Chas. A. Ireland, Ionia.

tim es it ta k e s  a  little  longer to  p u t up 
th e  goods so th e y  will look nice and  a r 
ran g e  them  sy stem a tica lly , but 1 b e 
lieve it  m ore th a n  m akes up in th e  tim e 
sav ed  in w a itin g  on custom ers. I t a l 
w ays m ak es  me n e rv o u s to  go in to  a

K a rl S. Judson, Grand Rapids.

s to re  an d  see  a  sa le sm an  have to  spend 
m ore tim e  in h u n tin g  up  a n  a rtic le  th a n  
it  ta k e s  h im  to  sell it ;  an d  if I am  in 
a  h u rry , an d  such  is th e  case, 1 am  q u ite  
a p t  to  say , " le t  it go for th is  tim e "  and

O. H. Gale, A lb ion.

th a t  m ean s  "a ll tim e"  so fa r  a s  I am  
concerned.

T h is  is a  tim e  of serv ice , a n d  one w ay  
to  g ive serv ice  is to  h av e  y ou r goods w ell 
d isp layed, a rra n g e d  sy stem atica lly , con 

v en ien t to  g e t  a t ,  a n d  by  no m eans le a s t, 
c lean , a n d  n o t covered  w ith  d ust.

T h e  h a rd w a re  m e rc h a n t h a s  lea rn ed , 
in th e  la s t  few  y ea rs , th a t  a  h a rd w a re  
s to ck  m eans m ore th a n  a  s to ck  of iron, 
nails , bolts, s le igh  shoes, plow p o in ts , etc. 
T he av e rag e  h a rd w a re  m e rc h a n t h a s  
lea rn ed  th a t  th e re  is a  b e tte r  profit in 
m any  o th e r  a rtic le s , so h a s  added  nickel 
w are , c u t g lass , s ilv e r w are , a lum inum  
w are , cassero les, sh av in g  se ts , sm ok ing  
se ts , chafing  d ishes, e tc ., e tc . All of 
th e se  goods h av e  a  good profit a tta c h e d  
an d  m ake  a  s to re  look m uch b e tte r  and  
give it an  en tire ly  d iffe ren t ap p ea ran ce . 
I t  is a lso  a  line of goods in w hich  lad ies 
a re  in te re s ted , and  t ’ ey w ill be su re  to  
com e in  an d  look, if yo u r s to re  is a t -

F rank  E. Strong, Battle  Creek.
Chairm an, Committee on Nom inations.

tra c tiv e , th e  s to ck  well a rra n g e d  and  
clean. If th ey  com e in, it  m eans th a t  
th ey  a re  go ing  to  buy th e n  o r la te r. 
T h is  is a  good c la ss  o f tra d e  to  c a te r  to, 
and  a  very  desirab le  c lass  to  sell.

If you can  n o t g e t th e  w hole s tock  
d isp layed  w here  th e  cu sto m ers  can  see it 
g e t a s  m any  sam ples  of th e  s to ck  as  
possible o u t w here  th ey  w ill a t t r a c t  a t 
ten tion . M any tim es  th e  s ig h t o f one 
a r tic le  will su g g es t an o th e r.

How m any tim es  have you heard  an  
exp ress ion  so m eth in g  like th is , <‘I like 
to  go in to  th a t  s to re  o r I like to  buy 
a t  t ' a t  s to re  because  ev e ry th in g  looks 
so n ice  an d  c lean . You -never see  any

J. G. Patterson, Detroit. 
Chairm an, Committee on Next Place 

of Meeting.

old sh o p -w o rn  goods a t  th a t  s to re , an d  
besides ev e ry th in g  is so w ell a r ra n g e d ? ” 
A new  a rtic le  all covered  w ith  d u s t 
som etim es looks w orse  th a n  an  old a r tic le  
well c leaned  up. M ake y o u r s to re  a  
place in w hich  people w ill w a n t to  come. 
D on’t  have  th e  people say , “ I h a te  to  go 
in to  th a t  s to re  fo r it  looks m ore like 
a  ju n k  shop th a n  a n  u p -to -d a te  s to re .” 

I th in k  one m is tak e  a  g re a t  m an y  of 
u s m e rch an ts  m ake  is, th a t  we s ta y  a t  
hom e too  m uch an d  do n o t g e t  o u t and  
see  w h a t th e  o th e r  fellow  is  doing. W e 
g e t a n  idea  th a t  th e  bu s in ess  w ill n o t 
ru n  u n less  w e a re  th e re  ev ery  m inu te , 
b u t som etim e you w ill find t h a t  you  w ill 
no t be th e re  to  ru n  th a t  business, b u t 
it w ill go ju s t  th e  sam e. So w hy  n o t

n  A p A T C C C  O U R  O W N  M A K E  
u x l l i n E w o  H a n d  o r  M ach ine  M ade

Out of No. 1 Oak leather. We guarantee them 
absolutely satisfactory. If your dealer does not 
handle them, write direct to us.

S H E R W O O D  H A L L  C O ., L T D .
Ionia Are. and Louis St. Grand Rapids, Michigan

SANITARY REFRIGERATORS Conserve Food. 
Increase Your Profits. Write at once for Catalog.

No. 71 for Grocers—No. 93 for Residences—No. 62 for 
Meat Markets—No. 51 for Hotels and Restaurants. , 

McCray Refrigerator Co. 844 Lake St.Kendallville, Ind.

Grand Rapids. Mich. '
'THESUN BEAM BRAND"

Sunbeam Auto Shawls 
and Robes

They are supplied in a large variety of 
patterns. The very attractive patterns 
in fast colors are appreciated.

Made expressly for the motor car trade, 
gasoline-driven or electric machines 
These shawls can also be used by trav
elers. either by rail or boat.

They are also very convenient in the 
home as "slumber" robes, or as extra bed 
cover on cold nights.

BROWN & SEHLER CO.
Home of Sunbeam Goods

GRAND RAPIDS, MICHIGAN

Sand Lime Brick
N oth ing  an D urable 
N othing  as Fireproof 

M akes S tructures Beautiful 
N o  Fainting 

N o  C oat fo r Repaira 
Fire P roo f 

W eather P roof 
W arm  in  W in ter 
C oo l in  Sum m er

Brick is Everlasting

G ran d e  Brick Co., Grand Rapids 
So. Mich. Brick Co., Kalamaxoo 
Saginaw Brick Co., Saginaw 
Jackson-Lansing Brick Co., Rives 

Junction

Signs of the Times
Are

Electric Signs
Progressive merchants and m anufac

turers now realize the value of Cltetrle 
Advertising.

Wo furnish you with sketches, prices 
and operating cost for the asking.

THE POWER CO.
Bell M 797 Citizens 4261

AGRICULTURAL LIME  
BUILDING LIME

W rite  fo r Prices
A. B. Knowlson Go.

203-207 Powers’Theatre Bldg., Grand Rapids, Mich.

Grand Rapids Calendar Co.
PUBLISHERS

WEATHER CHARTS, MARKET BASKET and BANK CALENDARS

We also carry an extensive line of Wall Pockets, 
DeLuxe, Art Calendars and Advertising Specialties

Order Now Territory Open for Salesmen
G R A N D  R A P ID S C A L E N D A R  C O .

572-584 SO. DIVISION AYE. - GRAND RAPIDS, MICHIGAN

Foster, Stevens & Co.
Wholesale Hardware

d t

157-159 Monroe Ave. :: 151 to 161 Louis N .W .

Grand Rapids, Mich.
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Leitelt
Elevators

For Store, Factory 
Warehouse or Garage

Built for Service
Send for proposal on your 

requirements

Adolph Leitelt Iron Works
213 Erie Street Grand Rapids, Michigan

C. E. Pipp, Otsego.

sam e  idea. I s  th e re  a n y  reason , th e n  
w hy  th e  h a rd w a re  m e rc h a n t should  no t 
copy id eas  from  o th e r  h a rd w a re  s to re s?  
Y ou m ay  be one of th e  o rig in a l k ind , 
if so a ll th e  b e tte r ,  b u t th e re  a re  a  
lo t o f u s  w ho  a re  n o t so fo r tu n a te  an d  
i t  is  up  to  u s  to  see  how  th e  successfu l 
h a rd w a re  m e rc h a n t a r ra n g e s  h is  s tock , 
a sk  h im  w h y  h e  does i t  th a t  w ay , an d  
g e t h is  ideas. I  know  a n y  successfu l 
h a rd w a re  m e rc h a n t w ill be only  too  g lad  
to  a s s is t  you  in  a n y  w ay  he  can . T h en  
w hen  you go hom e to  y o u r ow n s to re , 
p u t th e  sam e  in to  p ra c tic e  a n d  w a tch  
re su lts .

A t the conclusion of his rem arks, 
the  speaker was called upon to  an

g e t o u t once in  a  w hile, go to  o u r n e ig h 
b o ring  tow ns, v is it th e  h a rd w a re  s to res, 
see how  th e  s to ck  is  a rra n g e d , w a tch  th e  
salesm en , a sk  a ll th e  q u estio n s  you w ish , 
g e t a ll th e  p o in te rs  you  can ; a n d  th e n  
go hom e an d  p u t a s  m an y  of th e se  in to

E . J. Morgan, Cadillac.

o p e ra tio n  a s  w ill app ly  to  yo u r s to re . 
W h en  you a re  in  th e  la rg e r  c itie s  v is it  
th e  h a rd w a re  s to re s  th e re , see  how  th e y  
do b u siness , an d  g e t th e ir  idea  o f s tock  
a rra n g e m e n t. If  you k eep  y o u r eyes 
open you w ill see so m eth in g  in  n early

Henry C. M inn ie, Eaton Rapids.

is  to  d iv ide i t  in to  d e p a r tm e n ts  a s  m uch 
a s  possib le . Som e w ill s ay  a t  once, th a t  
you c an  n o t do th a t  in  a  sm all s to re . 
W h a t I  m ean  is  th is ;  k eep  each  line  of 
goods in  a  c la ss  b y  itse lf. I f  yo u  a re  
h an d lin g  tw o  o r  th re e  k in d s  o f enam el 
w are , s a y  a w h ite  line, a  b lue  lin e  a n d

a  b row n  line, p u t a ll th e  w h ite  w a re  
to g e th e r  in  a  sec tio n  by itse lf, n e x t th e  
blue o r b row n, e tc . If  you hand le  a lu m 
inum  w are , p u t t h a t  in  a  sec tion  n e x t 
to  th e  b e s t en am el w are .

D o n o t m ix  ch eap  gqOds w ith  th e  
b e t te r  g rad es, b u t m ake  each  line  d is 
tin c tiv e . P u t  yo u r c a rp e n te r  too ls to 
g e th e r  in  a  sec tio n  by  th em selv es  a s  
m uch a s  possib le ; th e n  w hen  th e  m e c h an 
ic com es in  to  p u rch ase  o r look a t  an  
a rtic le , he is liab le  to  see  a n o th e r  th a t  
he  w ill buy th e n  o r a  l itt le  la te r. T h is  
sam e  a ra n g em en t holds good w ith  a ll 
th e  s tock . Do n o t p u t a  cheap  ran g e  by 
th e  side  of a  h igh  p riced  one, un less  
th a t  is a ll you  h av e ; b u t if  you have  
sev e ra l on th e  floor a rra n g e  th em  a cco rd 
ing  to  size a n d  price. Do th e  sam e  w ith  
yo u r h e a te r s  an d  g a s  o r  oil stoves, r e 
fr ig e ra to rs , e tc . T h is  w ill m ake  th e

Norm an Popp, Saginaw.

s to ck  look m uch  b e t te r  an d  sav e  you 
m uch tim e  in  w a itin g  on custom ers.

I  believe a  g re a t  m an y  tim es  w e a re  
a  l itt le  b ack w ard  a b o u t copying th e  
ideas  of o th e rs . W hile  th is  is a  d ay  of 
in v en tio n  a n d  o rig in a lity , i t  is a lso  a  
d ay  of copying. L e t anyone  g e t a  p a te n t 
on a  new  a rtic le  and  if p rac tic a l, in  a  
v e ry  few  w eeks you w ill find seve ra l 
a r tic le s  of n early  th e  sam e  k ind  on th e  
m a rk e t, som e p e rh ap s  b e t te r  th a n  th e  
o rig inal, a n d  p e rh ap s  som e n o t a s  good. 
T hese  fellow s do n o t s to p  to  o rig in a te  
ev ery th in g . L e t som eone g e t a  p rac tic a l 
idea  an d  develop it, an d  i t  w ill n o t be 
long before  o th e rs  w ill en la rg e  on th e

J . H. Lee, Mus'kegon.

ev ery  s to re  t h a t  you e n te r, w hich  if 
tr e a te d  in  a  p ra c tic a l w ay , w ill benefit 
you in  one w ay  o r  an o th e r , a n d  m any  
tim es  be th e  m ean s of b rin g in g  in  la rg e  
re tu rn s .

I  believe th e  w ay  to  a r ra n g e  a  s to ck

sw er a num ber of questions put to 
him by delegates.

He discouraged the displaying of 
k itchen u tensils on ranges on the 
sam ple floor, believing th a t these had 
a tendency to  d istrac t a tten tio n  when 
a salesm an is try ing  to  sell a stove.

H e favored displaying sm all spe
cial lines on suitable fixtures, the same 
as is done in the 5 and 10 cent stores. 
M uch m erchandise will be sold in

B. F. Schumaker, A nn  Arbor.

this way which the custom er, o th e r
wise, would n e v e r ’ask for.

A vote was taken to  determ ine 
w hether it is b e tte r to  m ark goods 
in plain figures or w ith a code. T he 
m ajority  favored the  plain figure plan. 
W h eth er to  inven tory  goods a t cost 
o r a t m arket prices b rough t out a 
broad discussion and it seem ed to  be 
the  consensus of opinion th a t cost

Pere M arquette R ailw ay Co.

FACTORY SITES
AND

Locations for Industrial Enterprises in 
Michigan

The Pere Marquette Railway runs through a territory peculiarly adapted by Accessibility, 
excellent Shipping Facilities. Healthful Climate and Good Conditions for Home Life, for the 
LOCATION OF INDUSTRIAL ENTERPRISES.

First-class Factory Sites may be had a t reasonable prices. Coal in the Saginaw Valley 
and Electrical Development in several parts of the State insure Cheap Power. Our Industrial 
Department invites correspondence with manufacturers and others seeking locations. All in
quiries will receive painstaking and prompt attention and will be treated as confidential.

AddreM C. M. BOOTH,
General Freight Agent,

Detroit, Michigan

price is the proper basis to  figure on. 
W hen goods are listed a t m arket val
ues, a m an’s rep o rt will show a profit 
th a t he has not m ade until the goods 
are sold. T his rep o rt is made the 
basis of his incom e tax  re tu rn , and 
should no t show  any income th a t has 
no t been earned.

T his question brough t up the ques
tion, W h at would happen if case 
goods are inventoried  a t cost and the 
sto re  burns out? W ould  the insurance 
com pany se ttle  on the basis of the 
figures show n in the inven tory? T he 
answ er to th is question was th a t the 
insurance com pany would have to  se t
tle on the basis of replacem ent value 
a t the tim e of the fire, regard less of 
the figures show n in the inventory. 
T he relative m erits of the  cash and 
credit system s of doing business 
b rought fo rth  expressions in favor 
of each m ethod and no decision was 
reached as to  which is m ost profita
ble to  the m erchant. One dealer rec-

Valid Insurance at 
One-third Less Than 
Stock Company Rates
Merchants insure your stocks, store 

buildings and residences in the

Grand Rapids Merchants 
Mutual Fire Insurance Co. 

of Michigan
For the last ten years we have 

been saving our policy holders 33^ % 
on their insurance. We can and will 
do as much for you.

Home Office, Grand Rapids
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ommended selling for cash only all 
merchandise that could not be re- 
plevined and extending credit to cus
tomers of good standing on goods 
that can be recovered through this

cost. Ninety per cent, of the dele
gates claimed that they had a normal 
store business during the past season.

Shorter hours were recommended, 
the majority claiming that ten hours 
is ample for any store to remain open 
each day. Seven o’clock to 6 o’clock 
week days and 7 to 9 Saturdays seem
ed to be the hours in vogue among 
most of those who expressed them
selves. Some claimed they close at 
6 o’clock in the winter, but find it nec
essary to remain open until 8 o ’clock 
in the summer, but a number of deal
ers claimed this is only a m atter of 
education and that all would do just 
as much business if stores were clos
ed at 6 p. m. all the year round.

of th in k in g , to  ap p ro ach  a  problem  u n 
duly  influenced by Ms opinions, p re ju 
d ices, b ias, h a b it  an d  ignorance.

T he  scien tific  m an  deals  w ith  n o th ing  
b u t fac ts , h a s  no opinions, a d m its  no 
p re jud ices, e lim in a te s  p e rsonal h a b it and  
an a ly zes  to  th e  sm a lle s t deta il. H e  a d 
m its  n o th in g  a s  a  fa c t un less  it  s tan d s  
th e  te s t  of ice-cold reason ing  a n d  logic.

R em em bering  th a t  you r life sec re t is 
n o th in g  le ss  t h a t  yo u r d esire  to  be 
su p erio r; to  be sup rem e in yo u r life ’s 
w ork ; to  be d o m in an t a n d  to  lead  only 
lends em p h asis  to  th e  im portance  of th e  
fa c to rs  u n d er discussion .

T h ere  is a  n a tu ra l ru le  of a c tio n —a  
defin ite cause—preced ing  ev ery  desired  
re su lt. Successfu l m en sea rch  for the  
underly in g  law —an d  obey it. “ They
th in k , th en  a c t .” s ay s  E. St. E lm o Lewis.

S earch  fo r th e  law  w hich will yield 
th e  n ex t re s u lt you d esire  and  by s ea rc h 
ing  you will d iscover an d  by p u ttin g  it

tions, w hich, expressed , m ak e  fo r 
ach ievem en t.

T o u r will te lls  you if th e re  is a n y 
th in g  to  do th a t  seem s too good to  be 
tru e , to  believe it, en d eav o r to w ard s  it. 
reach  fo rth  to  receive  it  an d  to -m o rro w  
it will be tru e .

C. E. D ickinson, St. Joseph. 
Chairm an, Committee on Resolutions.

process I t was the consenses of 
opinion th a t the best policy for the 
m erchant is to  borrow  m oney, if nec
essary, in o rder tn take advantage of

Fred A. Harm s, Detroit.

H ave you ach ieved?  Y our w ill s ta n d s  
read y  fo r s till a n o th e r  an d  a  b e t te r  c a m 
paign . If you m iss a n  o p p o rtu n ity , y ou r 
will s ta n d s  read y  to  open th e  door to  a  
h undred  new  ones. Y our w ill develops 
purpose and  com m ands you to  s tic k  to  it.

A drian  De W indt, Evart.

his discounts and the quantity he buys 
should be determined by his ability 
to take these discounts. Automatic 
scales were given a strong recom

J. B. Draper, Detroit.

mendation by all dealers who have 
used them, a number of delegates 
stating that they would not be with
out this device, no m atter what the

F rank  Brockett, Battle  Creek,

T he benefits of local associations 
or clubs were b rough t out by dele
gates from  several organized cities. 
In tow ns where such organ izations 
are being  m aintained, the dealers 
would n o t revert to  form er condi
tions, no m atte r w hat it cost to m ain
tain the organization.

D iscussions under the question box 
were so in te resting  th a t it was near
ly 11:30 before the delegates were 
w illing to consent to  an adjournm ent.

W ednesday M orning Session.

Alex Lemke, Detroit.
Chairm an, Aud iting  Committee.

in to  opera tion , you secu re  th e  effect you 
desire . By p rac tic in g  th is  con tinuously  
you evolve in to  a  bu sin ess  gen ius  fo r 
g en iu s  is th e  c ap ac ity  o f m ak ing  c o n tin u 
ous effort.

In  th is  d iscussion , p e rm it m e to  quo te  
from  such  b ril lian t m inds a s  H addock, 
Belton, Dr. C roft and  o th e rs  w ho have 
illum ined th e  p a th  of business  ach iev e 
m en t w ith  c learly  exp ressed  business 
ax iom s an d  ru le s  of th e  gam e.

T he firs t an d  p e rh ap s  th e  m ost im 
p o r ta n t e ssen tia l to  business  ach iev e 
m en t is th e  developm ent of s tro n g  will. 
E x p ressed  in bu sin ess  te rm s, th e  g ia n t 
w ill is

Chas. A. Sturmer, Po rt Huron.

E. G. W eir, of T he Beckwith Co., 
Dowagiac, trea ted  the delegates to  an 
unusually constructive  address on 
“T he D eterm in ing  F ac to r in B usi
ness, as follow s:

F ro m  th e  h ig h e s t a u th o rity  com es th e  
dem and  th a t  you an d  all o th e r  p a trio tic  
w o rld -c itizen s  should m a in ta in  “ B usiness 
a s  U su a l” in o rd e r t h a t  dem ocracy  m ay  
be safeg u ard ed .

W ith  th e  inexo rab le  in ro ad s  in th e  
ra n k s  of th e  m erch an d is in g  w orld re p re 
sen ted  in th e  call fo r young m en to  colors, 
a n  added  re sp o n sib ility  re s ts  on y o u r 
shou lders. To d isch a rg e  th is  ob ligation  
re q u ire s  a  q u ick en in g  o f y o u r pow ers— 
a n  in c reased  know ledge o f m erch an d ise  
a n d  m erch an d is in g —of life  and  of living.

L e t u s co n sid e r se rio u sly  th is  v ita l 
question  o f in c reased  c ap a c ity  fo r serv ice .

I t  Is th e  p ra c tic e  w ith  th e  a v e rag e  
m an  u n tra in e d  in  th e  scien tific  m ethod

F. L. W o lf, Mt. Clemens. 
Chairm an, Com m ittee on Constitu tion .

W ill develops g r i t  fo r a  new  siege. 
W ill c re a te s  desire. W ill develops b ra in s . 
W ill g ives decision. To decide m eans* to  
cu t deep  in to  th e  w urtd of possib ilities. 
C u t o u t you r p rison  of l im ita tio n s  a n a  
c u t th ro u g h  you r opposition  to  success 
and  pow er.

J. J. Vandermeer, Grand Rapids'.

1. T hought.
2. E nergy .
3. M agnetic  P e rso n a lity .
W ill is th a t  h u m an  fa c to r  t h a t  c re a te s  

h u m an  pow er. A m an ’s personal force 
is th e  p roduc t of h is  will m u ltip lied  in to  
h is  pe rso n ality . W ill is m a n 's  a b ility  to  
th row  h im se lf in to  ac tio n  e ith e r  of th e  
in n e r self o r a c tio n  o f th e  physica l pow 
ers. T he ideal will is  courageously  con 
fident m ag n e tic  pow er, se lf -m a s te red  and 
se lf-d irec ted  a n d  p rac tic a lly  applied  to  
m a tte rs  th a t  a re  a c tu a lly  w o rth  w hile.

F e a r  an d  d o u b t a re  ch ild ren  of th e  
im ag in a tio n . T h e  pow er of w ill disso lves 
th em  in to  m ist.

T he  first ev idence  of re a l personal 
pow er is th e  s e lf -m a s te red  will. W ill 
is t h a t  h u m an  fa c to r  w hich  c re a te s  h u m 
a n  pow er. T h e  fu n c tio n  of w ill is  like 
t h a t  of s tea m . I t  m u s t he pow erful, 
u n d e r con tro l a n d  p roperly  d irec ted . 
Y our w ill, p ro p e rly  exercised , w ill g ive 
you quickness,, s tre n g th , ideals, a s p ir a 

Porter A . W righ t, Holly.

W ill illum ines th e  b ra in  w ith  b r il lian t 
percep tion . I t  sw eeps m is fo rtu n e  asid e  
an d  reb u ild s  a  nob ler success.

You w ere  m ade m a s te r  of y o u r destiny . 
In  yo u r w ill is  en th ro n e d  so v erig n ty , 
dom inion, k ingsh ip .
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W ill pow er in to  you r being ; w ill pow er 
in to  y o u r w ork ; w ill pow er in to  y ou r e x 
p ressio n ; w ill pow er in to  y o u r co n stru c 
tiv e  a c tiv itie s .

Is  y o u r w ill asleep  a t  th e  w heel?  
A w aken  it. S e t th e  com pass  of you r 
m ind  to  new  th o u g h ts , fre sh  purposes, 
an d  unselfish  desires. F ill y o u r sa ils  
w ith  boundless hope an d  le t yo u r da ily  
ach iev em en ts  spell serv ice  in a  b ig  w ay.

You a re  n o t a  ch ip  on th e  r iv e r  of

Ernest W ise, Kalamazoo.

life; you a re  a  su p rem e  m a s te r  in a  u n i
v erse  of fa c ts . P e rh a p s  you th in k  you 
a re  s tu ck  in  the  h a rb o r  m ud, h u t it is 
only th a t  th e  tid e  is ou t. C om m and 
y o u r will to  p u t up th e  sails.

T he  b u sin ess  g ia n t develops p ra c tic a l 
im ag ina tion . T h is  co n sis ts  in re s to ra tio n  
in m en ta l a c t iv ity  of exp erien ces  one h as  
h ad  re la tin g  to  th e  problem  a t  h an d  and  
th e  recom bina tion  of th e  e lem en ts  of such  
experiences to  fill an d  fit th e  p re sen t 
need. R ecognizing  th a t  th e  bu sin ess  m an  
can  no t succeed w ith o u t im ag in a tio n , th is  
a t t r ib u te  shou ld  be developed. H e  th in k s , 
I>lans a n d  c a rr ie s  o u t a ll h is  p rob lem s

F. E. W ill, Detroit.

by recom bin ing  th e  th in g s  he know s in to  
th e  form  of th in g s  a s  he  d e sire s  them  
to  be.

P rac tic a l im ag in a tio n  is th e  ab ility  
m en ta lly  to  w ork  over e .e r y  . ha.,e of 
yo u r b u sin ess  in to  new  an d  in r  r  ed 
cond itions by p lann ing , p rio r to  action . 
To im prove you r bu sin ess  im a g 'n a tio n  
will in c rease  you r business  e f lc i n ’v a n  ! 
s tre n g th e n  you r bu sin ess  personality .

J u s t  a  w ord on th e  m ag n e tic  p e rso n 
a lity . T he sk ill w ith  w hich  th e  1 u -in e  s 
m an  h and les  h is  p e rso n ality  h a s  a  d irec t 
b ea rin g  upon h is  success. You : re  a t  • 
tra c te d  to  th e  successfu l business  m an 
because  you in s tin c tiv e ly  feel he know s 
w h ere in  he "speaks.

T he m agne tic , p e rso n a lity  is developed 
th ro u g h  a  th o ro u g h  know ledge of m e r
ch and ise  an d  m erch an d isin g —life an d  liv 
ing—an d  th e  ex p ress in g  of th is  know l
edge in a  p leasing , forcib le a n d  co n 
v inc ing  m anner.

R em em ber, you now possess  a ll th e  
pow er you w ill ever. have. All you have  
to  do  is to  d iscover th is  to  be a  fa c t 
and  d raw  upon yo u r in ex h au stib le  r e 
sources. You do n o t c re a te  pow er—you 
m erely  unfold pow er from  w ith in .

T he b u sin ess  gen ius  develops M s la te n t 
pow ers. To develop th em  dem ands th a t  
you acc e p t a n y  un ex p ec ted  o b liga tions  
a n d  do th e  b e st you can  to  d isch a rg e  
th em  in te lligen tly , m eanw hile  sea rch in g

for w ays a n d  m ean s of im prov ing  you r 
c ap ac ity  fo r serv ice .

B ig  p rizes  a w a it th e  developm en t ol 
yo u r la te n t pow ers. A t ev ery  tu rn  of th e  
ro ad  you a re  co n frn o ted  w ith  th is  sign, 
“ M en W an ted  W ith  P o w er.” T h is  su g 
g e s ts  you have  an  unexp lored  co n tin en t 
in you r being. Delve in to  it, b rin g  o u t 
its  rich n ess  fo r y o u rse lf a n d  fo r th e  
w orld, m eanw hile  develop ing  yo u r c a 
p a c ity  fo r in te llig e n t action .

T he bu sin ess  g en iu s  develops th e se  
th re e  c h a ra c te r is t ic s :

1. In tensified  th o u g h t.
2. V ision  m ade concrete.
3. C lear o b serv a tio n  frozen  in to  fac t. 

In  sh o rt, i t  re p re s en ts  m ind pow er tu rn e d  
in to  action .

B ea r  in m ind  th a t  th e  h a b it of e x 
p ec tan cy  a lw ay s  m a rk s  th e  s tro n g  m an. 
I t  is  a  form  of a ttra c tio n . K eep yo u r 
m ind  sup rem e, rem em b erin g  th a t  the  
p ro jec tile  pow er of y o u r am b itio n  d e 
pends w holly on th e  v igor of th e  d e 
te rm in a tio n  behind  it.

T he big m an  is in v a riab ly  cou rteous

F ra n k  L. W illison , C lim ax.

up  to  th e  s itu a tio n  d em an d in g  d ra s tic  
m easu re s  an d  is capab le  o f em ploying  th e  
l a t te r  on th e  in s ta n t a n d  w ith o u t n ece s
s i ta t in g  fu tu re  apologies. H e possesses 
a n d  m a in ta in s  g re a t  physica l en d u ran ce  
a n d  psych ic  s tay in g  q u a litie s . H e  is a l 
to g e th e r  se lf-con tro lled , m a s te r  of body, 
m ind, em o tions  an d  exp ressions. H e  is 
p re -em in en tly  s e lf -re lia n t; open to  a id  
an d  suggestion , y e t s ta n d s  solidly on h is  
ow n ju d g m e n t in th e  final analy sis .

H e develops th e  ab ility  to  s h u t o u t o f 
h is  m ind  a n y  en v iro n m en t, to  re tire  
w ith in  h im self an d  co n ce n tra te  a ll of h is  
pow ers ab so lu te ly  on th e  m a tte r  a t  hand.

H e  m a in ta in s  u n b roken  in n e r  d e 
te rm in a tio n  to  b rin g  h is  p lan s  to  a  s u c 
cessfu l issue. T h a t  is to  say , he  is  n o t 
influenced unduly  by m ino r conclusions 
o r seem ing  fa ilu res, b u t m a in ta in s  th e  
lo n g -ru n  aim .

M. D. Phelps, F lush ing.

H e p ra c tic es  th e  law s of s to ic ism . He 
develops th e  g if ts  of th e  gods—financial 
in tu itio n .

T he  m an  w ho develops a ll th e se  e sse n 
tia l c h a ra c te r is tic s  is spoken  of a s  t ’ e 
“bu s in ess  co n q u ero r.” H e s tep s  fo rw ard  
an d  p lucks th e  p rize  w hile  o th e rs  m arv e l 
a t  h is  d a ring . H is a im  is th e  a cq u ire 
m en t of th a t  huge ab ility  o r energy  
capab le  of p u tt in g  fo r th  such  a  p re 
ponderance  of pow er from  w ith in  th a t  
i t  will n o t be sw ayed  o r influenced by 
pow ers ex te rn a l.

A pply th e se  ax io m a tic  su g g estio n s  to
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yo u r ow n experience. D e term in e  to  p lay  
w ith  m a s te r ly  sk ill ev ery  a c t  in  life. 
P la y  fo r th e  d iffe ren t goals  you seek . 
P la y  w ith  yo u r m ind c le a r and  your eye 
open. P lay  w ith  th e  consciousness of 
pow er an d  a b ility  an d  a b u n d a n t energy  
fo r  w inn ing  th a t  w hich  you purpose.

T! is sec re t sp ak e  life h e rse lf in to  me, 
‘‘Behold, I am  th a t  w hich  m u s t ever 
s u rp a ss  itse lf ."

Build th is  “ m en ta l w h ip”  in to  th e  
fiber o f you r being, “A lw ays w ill I

W. C. Rech lin , Bay C ity.

s tr iv e  w ith  invincib le  d e te rm in a tio n  to  
be g re a te r  th a n  I a m  to -d ay . I purpose  
to  su rp a ss  m yself. E ach  successfu l ac t. 
te s t, en co u n ter, th o u g h t, 1 purpose to 
be g re a te r  th a n  in  th e  one previous. In 
ev e ry th in g  will 1 in se r t m ore pow er to  
s u rp a ss  m yself. 1 purpose to  a c t  th e  
p a rt of a  m an te n  tim es  b igger th a n  
I am  for by so do ing  I quicken  those  
pow ers w hich will build  me in to  th a t  
p e rso n ality  synonom ous w ith  success ."

T h a t p e rso n ality  a u to m a tica lly  a n d  u n 
d e r all cond itions, ren d e rs  sup rem e 
serv ice .

H is m o tto  in life is, “ H e profits  m ost 
w ho se rv e th  b e s t.”

H. W. Beagle extended the  hos
pitality  of the H ardw are Club of Chi-

F ran k  Trude, T raverse C ity.

cago to  all visiting  re ta il hardw are 
dealers when in th a t city.

T. N. W itten , of T ren ton , Mo., who 
has m ade a N ational repu tation  for 
his p a rt in the developm ent of the 
“T ren to n  Idea,” added M ichigan to 
his list of conquests when he spoke 
for an hour and a half on “A M er
ch an t’s D uty  to  H is C om m unity.” 
T he delegates would have been glad 
to  spend the whole day listen ing  to 
a man, who, w ithout re so rtin g  to  elo
quence or theatricals, takes his audi
ence righ t along with him and uses 
o rd inary  every day occurrences to  il
lu stra te  the points he w ants to  make.

T he speaker contended th a t the m an 
who is in business, solely for the 
profit he derives, is no t living up to 
his possibilities nor fretting w hat he 
should out of life. E ulogizing G en
eral Pershing, as a man v; ho will make 
good, no m atte r how much responsi
bility is placed upon him, he said, if

we do less th an  we have pow er to  
do in ren dering  service to  our com 
m unity and ou r G overnm ent a t the 
p resen t time, we are ju s t as much 
slackers as if we ran aw ay in battle.

T he speaker said he p itied the m an 
who boasts th a t he is a self m ade 
man. M ost m en are e ither m other- 
made, w ife-m ade o r society-m ade and 
where m any fail is th rough  their c rav
ing to  accom plish big th ings, instead 
of doing the sm all tasks well as they  
go along. W e ought to  stop  occa
sionally and take an inven tory  of our
selves. I t  w ill be the best tim e we 
ever spent. H e felt one of the  first 
th ings the m erchan ts of a tow n should 
do is to  break down th a t im aginary 
line which exists K » tw e e n  those who

live in tow n and those  w ho live on 
farm s in the vicinity. Make the fa rm 
er feel th a t the town is ju st as much 
his as though he lived wuthin its co r
porate  lim its.

No man can ever get big who h asn ’t 
got faith in o thers—faith in his com 
m unity and faith in the im portance 
of the business in which he is en
gaged. M erchants should go to

C. L . Glasgow, Nashville. 
Chairm an, Leg is la tive  Committee.

Chas. Gartner, W yandotte.

church socials held ou t in the coun
try, a rran g e  for m erchan ts and farm 
ers picnics w here fam ilies would in
term ingle  on an equal social foo t
ing, work to g eth e r on securing  good 
roads w ith necessary  cem ent culverts, 
ect., a rrange  corn show s o r alfalfa 
cam paigns, help to  wipe ou t hog 
cholera or p reven t its appearance, and 
in a hundred o th er ways, im press it 
upon the farm er, th a t their is a unity  
of in te rest which should prom pt the 
m erchan t and the fa rm er to  w ork  to 
ge th e r along constructive  lines in 
building up the com m unity in which 
they live.

The Name “ B E R T S C H ”  on a Shoe
is day by day meaning more in the minds of the people. The quali
ties it stands for are so uniformly good that every man w ill instinct
ively insist upon another pair of

Bertsch Goodyear Welt Shoes
when again in need of footwear.

You can rely on every pair to give that satisfaction— because they 
have those SERVICE and SATISFACTION giving qualities built right 
into them. In styles and lasts they are right up to date, making a 
combination that is HARD TO BEAT.

The BERTSCH Shoes are made from the very best material obtain
able— Upper-Sole-Linings and Findings— for the service required. 
They are made in our own factory— a factory that has built up a 
reputation for quality, style and satisfaction, because every pair of 
shoes turned out by it has possessed these good qualifications.

In supplying the BERTSCH shoes to their trade, dealers are not only 
making friends and profit for themselves—they have also the per
sonal satisfaction of knowing that they have given more than a dollar 
in value for every dollar spent in their place of business.

If you are not now handling this line you should investigate fully. 

THEY WEAR LIKE IRON

HEROLD-BERTSCH SHOE CO.
Manufacturers of Serviceable Footwear GRAND RAPIDS, MICH.

The H ood White Rock
Absolutely

TH E  L E A D E R
Velvet Finish with 
White Semi-Rolled 

Edge Soles
Genuine Hood Pressure 

Cured Process
Wide Full Last

Plain Storm
Over W averly

Men’s .............................................. $ U 5  $1.20
Boys’ .............................................. .98 1.08
Youchs’ ..........................................  .90 .97

IN STOCK
Grand Rapids,Shoe ftigiihherfò

, The Michigan People Grand Rapids



A Boy Scout’s Shoe
For Hard Service

Boys’ Chocolate 
Army Blucher

Regulation 
Munson Last

McKay

On the Floor

Rindge, Kalmbach, Logie Company
Grand Rapids, Mich.
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A tow n should consider itself ju st 
as large as its trade  territo ry . W hy 
isn ’t the fa rm er who com es ten m iles 
to  trad e  ju s t as much a citizen of th a t 
com m unity as the m an who lives righ t 
in the tow n? T here  is a new s ta n 
dard  of business th a t should govern 
all of our acts to-day. I t  is “ Live 
and help to  live.’’ W hen we all real
ize this we will be inspired to  be al-

John E. M cGraw , ja cK so n .

ways on the lockou t for ways in which 
we can do a little  m ore than our share 
to  build up our com m unity, not for 
w hat we hope to  gain thereby  but for 
the com m on good, we will know we 
get out of being of service to  o thers.

E nlarg ing  upon the im portan t part, 
which the w om an plays in a m an’s 
success, the speaker said, “F o rtu n a te  
is the man who, a fte r a day of heavy 
business tria ls  and responsibilities, 
can go to  the peaceful environm ents

W itton . N ote w hat the farm  papers 
are saying also, so th a t you can be 
b e tte r able to  talk  w ith the  fa rm er on 
com m on ground.

T he w ar is b ring ing  us all closer 
toge th e r and when it is over wc 
should profit by this new feeling and 
continue to  show m ore in te res t in the 
com m unity in which we live than  we 
ever did before. In  closing, the speak
er urged m erchants who w ant to  help 
their tow ns and the su rrounding  te r 
rito ry , to  w rite  for lite ra tu re , about 
the T ren to n  Idea, addressing  co rre 
spondence to  the Com m ercial Club, 
T ren ton , Mo.

A. E. Stevens, of the D epartm ent 
of E xplosives of the M ichigan Bu
reau of Mines, explained the require-

M. A . Benson, Saranac.
Sergeant-at-Arm s.

ments of the new law governing ex
plosives which went into effect Nov. 
16. This measure, intended to ensure 
the proper use of all explosives, re
quires the man who buys or sells 
anything that comes under this head
ing to secure a license. The licenses 
can be procured from the county 
clerk or some other man delegated 
as licensee by the department. Many 
dealers are unconsciously violating 
this law and should take steps at once 
to secure a license.

W ednesday evening the delegates,

Get All the Customers You Can 
Keep All the Customers You Get

Rouge Rex Shoes
get customers and keep them. Why 
risk your prospects by selling your 
customers shoes nearly as good as 
Rouge Rex. You cannot afford to 
take the chance.

Rouge Rex shoes are made from 
selected hides tanned in our own 
tannery and made as good as they 
can be.

Hirth-Krause Co.
Tanners and 

Shoe Manufacturers

Grand Rapids Michigan

Charles R. Foote, A lto.

of a happy home. T h a t is the inspira
tion which keeps us keyed up to  our 
best efforts and brings out in our 
every day life, the best th a t is in us.”

W e should take a personal in te rest 
in the young  boys of our d istrict. Get 
their confidence and do the m any 
th ings you can to  help them  grow  
up to  be good men. You are your 
b ro th e r’s keeper and can exert an in
fluence w ith the  young  m en th a t will 
help them  in the rig h t path  and out 
of trouble.

T he speaker panned the m an of 
G erm an tendencies who, in spite of 
all the benefits he has derived a t the 
hands of free Am erica, still show s 
sym pathy for the  cause of the fa ther- 
land and does no t th row  in his lot 
w ith  the  land of his adoption. H e 
felt .that it is the pa trio tic  duty  of 
every  one o f us to  see th a t no un- 
A m erican w ord  o r action goes u n 
challenged.

Read your trade papers said Mr.

George K idd, Detroit.

traveling  men and ladies, a ttended  the 
Jeffers-S trand  th ea te r as guests of 
the S ta te  Association.

T hu rsd ay  M orning Session.
M. L. Corey, Secretary  of the N a

tional A ssociation, gave the delegates 
the benefit of the  extensive research 
w ork carried  on by th a t o rganization  
during  recent years. Some tw o thou
sand questionnaires, sen t out to  h a rd 
w are m en in all pa rts  of the country  
had been digested  and a recap itu la
tion and chart p repared  which Mr. 
Corey discussed in detail. Mr. Corey 
felt th a t one benefit th a t should come 
out of present conditions is the stan-
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dardization  of p a tte rn s  in hardw are  
lines.

T he questionnaires show ed th a t the 
average stock carried  by those  who 
reported  was $13,110 and the average 
annual sales $41,427, m eaning th a t 
stocks are tu rned  about th ree  tim es 
a year.

A bout one-half of the dealers own 
their own stores.

F rom  the figures subm itted, it was 
apparen t th a t there  is room  for much 
im provem ent in the m ethods em ploy
ed for system atically  tra in ing  of sa les
men. T oo m any dealers have no defi
n ite policy in th is connection.

T he average cost of doing business 
was 17.244 per cent. I t  was shown 
th a t there  should be a distinction  be
tween the cash and cred it price. I t  
was suggested th a t the  cash price be 
made the basis and th a t in te res t be 
charged from  day of sale when goods 
are sold on credit. R etailers have 
not yet begun the use of trade  accep
tances and there seem ed to  be some

W . R. Plum b, Detroit.

skepticism  in regard  to  the possible 
benefits to be derived from  th is form  
of settlem ent.

Mr. Corej' felt th a t every hardw are 
man should have the la test mail o r
der catalogues and fam iliarize h im 
self with w hat these concerns are o f
fering in the hardw are line. He left 
th at the re ta iler righ t now is in a 
b e tte r position to  m eet th is com peti
tion than ever before.

A card index system  was recom 
m ended for use in com piling a m ail
ing list of all people in a dealers trade 
te rrito ry . The National A ssociation 
is p repared  to  furnish a concise card 
p repared  especially for this purpose.

T hom as A. Knapp, of Chicago, 
spoke on the ‘'T ra in in g  of Salespeo
ple” and enlarged upon the  w ork  
which the departm en t and dry goods 
sto res of the country  are doing along 
th is line.

Banquet T h ursday  Evening.
The capacity of the Masonic Tem 

ple was tested to accommodate the 
crowd which attended the banquet 
Thursday evening at 6:30.

H on. C. L. Glasgow', chairm an of 
the S ta te  Railway Com mission, ac t
ed as toastm aster, and fulfilled the 
duties of th a t office in his ch arac te r
istically efficient m anner.

T he keynote  of every address was 
pa trio tism  and the audience was ap
pealed to  from  every angle to  make 
the w inning of the w ar the one big 
am bition to  guide them  in all their 
efforts. S tirring  addresses were m ade 
by the toastm aster. M ayor Paddock, 
Rev. Dunkel and M. L. Corey.
T he feature of the evening was the 
address of Capt. B. W . Pullinger, of 
D etroit, who recen tly  re tu rned  from  
service in France, where he w ent 
th rough the battle  of the Som m e and 
Vimy Ridge with the C anadian arm y. 
Capt. Pullinger graphically  described 
the details of life in t ,ie fro n t line 
trenches and gave his personal ex
periences in going over the top.

M usical num bers w ere provided by 
A m sden’s o rchestra , M ueller Bros., 
H a rry  K illinger and O w en and Owen. 
T he effort was one of the best handled 
affairs of its kind ever held a t a M ich
igan hardw are  m eeting.

Friday  m orn ing  the delegates com 
pleted their buying from  exhibitors 
and w ere aw arded the various prizes 
offered by the com m ittee as an in 
centive to  the delegates to  place o r
ders a t the  convention.

F riday  A fternoon  Session.
T he A uditing  C om m ittee reported  

the books of the T reasu re r and Sec
re ta ry  to  be co rrec t and com plim ented 
both officers upon the  condition  in 
w hich the  records have been reported .

A. H. Gale, on behalf of the  Com 
m ittee, on reso lu tions subm itted  the 
follow ing rep o rt:

W e T h e  h a rd w a re  d ea le rs  of th e  S ta te  
of M ichigan in a n n u a l conven tion  a s s e m 
bled, h e a r tily  com m end th e  s ta n d  ta k e n  
by  P o s tm a s te r  G eneral B urle son  of th e  
P o s t Office D e p a r tm e n t in  h is  e ffo rt to  
com pel m agazine  p u b lish e rs  an d  a ll o th e rs  
d is tr ib u tin g  p rin ted  ad v e r tis in g  m a tte r  to  
p ay  th e  fu ll co st to  th e  G o v ern m en t of 
such  d is tr ib u tio n  and  th u s  sav e  th e  
e ig h ty  m illion do lla rs  ($80,000,000.00) w hich  
h as  he re to fo re  been lo s t by th e  p o s ta l 
a u th o ritie s  in  th is  serv ice .

I t  is in c o n sis ten t to  in c rea se  th e  h igh ly  
p rofitab le  le t te r  p ostage , to  m ake  up  th e  
losses su s ta in e d  a s  above, w hich  should 
be pa id  fo r  by th e  pub lishers.

O ur N ation .
T h is  is th e  m ost m om en tous  tim e  in  

a ll h is to ry . W e a re  engu lfed  in  a  s t r u g 
gle of n a tio n s  for m ilita ry  m a s te ry  on 
th e  one h and  an d  freedom  fo r  a ll people 
of th e  w orld  on th e  o th e r.

W e ex p ress  o u r m ost e a rn e s t  belief in 
th e  rig h teo u sn e ss  of th e  p rin c ip les  fo r 
w hich  w e a re  a t  w ar.

A s a n  A ssoc ia tion  and  a s  ind iv iduals , 
w e p ledge o u r u n w av erin g  su p p o rt to  th e  
a d m in is tra tio n  in  w h a te v e r  w ay s t h a t  
seem  adv isab le  to  th e  end  th a t  o u r N a 
tion  shall a t ta in  a  v ic to rio u s  peace.

J. G. Hartge, Detroit. 
Sergeant-at-Arm s.

W e hav e  unbounded  fa i th  in th e  m en 
of o u r land  w ho h av e  gone o u t from  o u r 
h e a r ts  a n d  hom es in ev ery  w alk  of life 
in de fense  of o u r  flag a n d  th e  sub lim e 
p rinc ip les  fo r w hich  i t  s tan d s .

To th e se  m en w e pledge ev e ry  m oral 
and  m a te ria l a ss is ta n c e  to  th e  ex trem e  
lim it of o u r ab ility .

In  th e ir  h a n d s  re s ts  th e  d estin y  of 
o u r N a tio n  a n d  a ll th e  sac red  r ig h ts  of 
h u m an ity  an d  w e feel from  o u r h ea rt3  
th a t  th e y  can  n o t fa il in th e ir  g lorious 
ta sk .

O urs shall be th e  ta sk  of ren d e rin g  
w o rth y  tr ib u te  an d  ap p rec ia tio n  to  those  
w ho fight o u r b a ttle s , to  ex ten d  com fort 
and  su p p o rt to  th e ir  w idow s, o rp h an s  and  
o th e r  dependen ts , to  c a re  fo r th e  m aim ed 
and  d isab led .

To th o se  o f o u r m en w ho g ive  th e ir  
lives in th is  cause, w e p rom ise  th a t  th e ir  
hero ism  an d  th e ir  sub lim e sacrifice  shall 
be fo rev e r en sh rin ed  in th e  m em ory  o f a  
g ra te fu l N ation .

A M easu re  o f D efense.
Should th e  w a r end, leav ing  th e  p re sen t 

form  of G overnm en t in  G erm an y  s till in 
pow er, a  la rg e  p a r t  of ev ery  d o lla r g iven  
in  tra d e  to  G erm an y  a f te rw a rd s  would 
ag a in  be used  by th a t  g o v e rn m en t to  
fu r th e r  im p eria l a n d  m ilita ry  ends a s  h as  
been estab lish ed  p rac tic e  th e re  fo r th e  
p a s t  h a lf  c en tu ry  o r  m ore.

I t  is, th e re fo re , of firs t im p o rtan ce  th a t  
we ta k e  s tep s  now  to  sa feg u a rd  ourse lves 
and  dem ocracy  a g a in s t  such  fu r th e r  a g 
gressions.

T he  p roposed a c tio n  c a r r ie s  no th o u g h t 
of revenge  o r p u n ish m en t, b u t is one of 
selfdefense, based upon th e  logic that

only  th ro u g h  in d u s tr ia l in te rco u rse  w ith  
th e  U n ited  S ta te s  c an  th e  m ilita ry  p a rty  
o f G erm any  secu re  th e  sinew s w ith  w hich  
to  p re c ip ita te  a  second w a r  upon o u r
selves an d  o th e r  co u n trie s ; T H E R E F O R E , 
B E  IT

R E SO L V E D —T h a t w e place ourselves 
on  record  a s  u n a lte ra b ly  opposed to  th e  
re -e s ta b lish m e n t of tra d e  re la tio n s  w ith  
G erm any  follow ing th e  w ar, un less its  
g o v ern m en t is  re -o rg an ized  on a  b asis  
of s t r ic t  a cco u n tab ility  to  i ts  people.

U n iv e rsa l T rain ing .
T h e  p re sen t w orld w a r h a s  b ro u g h t 

hom e to  u s in u n m is tak ab le  te rm 3 th e  
n ece ssity  fo r th e  developm ent an d  m a in 
te n a n ce  of su ch  defensive  m easu re s  a s  
w ill effectively  sa feg u a rd  o u r N a tio n  and  
i ts  in s titu tio n s  a g a in s t  fo reign  aggression .

T h is  c an  an d  should  be accom plished  
in  su ch  m an n e r a s  to  leave o u r coun try  
free  from  th e  bu rden  an d  expense of a  
v a s t s tan d in g  a rm y  an d  th e  d a n g ers  of 
m ilita r ism  w hile  a t  th e  sam e tim e m ak ing  
prov ision  such  th a t  a  tra in e d  an d  equ ip 
ped a rm y  of w h a tev e r size req u ired  can  
a s  needed be im m ed ia te ly  assem bled  
from  civ il life.

W e believe t h a t  in ten siv e  tra in in g  fo r 
s ix  m o n th s  fo r a ll boys a t  th e  age of 
19 shall n o t only *be a  fu n d am en ta l s tep  
in th e  d irec tio n  o f  effective p repa redness , 
b u t w ill re g e n e ra te  m anhood, m ak in g

cMc Ready-Made

PRICE CARDS
a re  n e a t an d  a t tra c t iv e  and  
cheaper th a n  you ca n  m ake 
th e m —40 c ts . p e r 100 an d  up.
Write for Samples

C A RN ELL MFG. CO. 
D e n t.k , 338 B’w ay , N ew  York

B A RL O W  BROS. G rand  Rapida, M ich.------------------------- ----
We are manufacturers of TRIMMED a ND 

UNTRIMMED HATS for Ladies. Misses and 
Children, especially adapted to the general 
store trade. Trial order solicited.

CORL, KNOTT & CO.. Ltd.
Corner Commerce Ave. and Island St. 

G ra n d  R ap id s , Mich.

United Agency
Reliable Credit Information 

General Rating Books 
Superior Special Reporting Service

Current Edition Rating Book 
now ready

Comprising 1,750,000 names— 
eight points of vital credit 
information on each n a m e -  
no blanks.

THE UP-TO-DATE SERVICE
Gunther Building 

CHICAGO ILLINOIS
1018-24 South Wabash Avenue

The Book of 
Plain Prices
All the prices in “ OUR 

DRUMMER ” catalogue are 
net and guaranteed for the 
time the catalogue is in com
mission. Moreover they are 
expressed in plain figures. 
This means that the man 
buying from “ OUR DRUM
MER ” buys w ith the com 
fortable assurance that he 
knows exactly what he is 
doing. If you are a mer
chant and have not the cur
rent number of this cata
logue near you let us know  
and one w ill be sent.

Butler Brothers
Exclusive Wholesalers oi 

General Merchandise

New York Chicago 
St. Louis 'Minneapolis 

Dallas

I “Marguerite Corsets”
f

Ask the merchant who sells the STEKETEE line 
of MARGUERITE CORSETS.

They are repeaters and we can supply them in good 
qualities at $9.00 a dozen.

Better numbers at $12.00 and $18.00 a dozen.

| Quality Merchandise—Right Prices—Prompt Service |

PAUL STEKETEE & SONS
WHOLESALE DRY GOODS GRAND RAPIDS, MICH.
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b e t te r  c itiz en s  a n d  c o n tr ib u te  v ita lly  to  
th e  p ro g ress  a n d  sec u rity  of th e  N ation .

N a tio n a liza tio n .
T h e  d a n g e r  in c id en t to  th e  p resen ce  

am ong  u s  of fo re ig n e rs  w ho a re  e ith e r  
ho s tile  o r  u n fr ien d ly  to  o u r fo rm  o f g ov 
e rn m en t, o r  w h o  h av e  c r im in a l tendencies , 
h a s  b ro u g h t hom e to  us v e ry  forcib ly  a s  
a  re s u lt of th is  w orld  cris is.

W e believe th e  tim e  h a s  com e w hen  
w e shou ld  no lo n g e r h a rb o r  w ith in  th e  
b o u n d a rie s  o f th e  U n ited  S ta te s  o r  i ts  
possessions, a n y  L i tt le  I ta ly s , G reek - 
villes, N ew  Sw edens, G erm anys, R ussias, 
e tc .

T he  b u s in ess  of th e  co u n try  shou ld  be 
tra n s a c te d  in  th e  E n g lish  language. T he 
schools shou ld  a ll te a ch  th e  E n g lish  
lan g u a g e  a n d  every  n ew sp ap er in  th e  
U n ited  S ta te s  p rin tin g  a n y th in g  in a  
fo re ig n  lan g u ag e  shou ld  be req u ired  to  
p r in t  a n  E n g lish  tra n s la tio n  of every  such  
a rtic le .

W e believe th a t  g re a te r  care  shou ld  be 
exercised  in  a d m itt in g  th e  fo reign  bo rn  
fo r re s idence  o r  n a tu ra liz a tio n . T hose 
w ho lack  th e  e lem en t from  w hich  good 
c titz en sh ip  can  be developed should  be 
excluded an d  i t  shou ld  be a  fixed S ta te  
an d  N a tio n a l policy to  develop in  th o se  
w o rth y  of n a tu ra liz a tio n  a  good u n d e r
s ta n d in g  o f o u r G overnm en t an d  i ts  in 
s t i tu tio n s  a n d  th e  p rin c ip les  fo r  w hich  
i t  s ta n d s  a n d  in cu lca te  in  th e ir  m inds 
th e  p rin c ip les  of good c itizen sh ip  a n d  
love fo r  th e  flag  o f th e ir  adop tion .

P rice  S tan d a rd iz a tio n .
W e a re  firm ly  convinced th a t  a  p re 

d a to ry  p rice  c u ttin g  th a t  re n d e rs  th e  
h an d lin g  of m e rch an d ise  unp ro fitab le  
ten d s  to  d riv e  a r tic le s  so han d led  off th e  
m a rk e ts  an d  is th e re fo re  u n fa ir  to  o th e r  
m e rc h a n ts  a n d  th e  m a n u fa c tu re r  and  
shou ld  be classified  a s  re s t r a in t  of trad e .

W e th e re fo re  re -a ff irm  ou r ap p ro v a l of 
th e  S tep h en s  s ta n d a rd  p rice  bill, an d  r e 
sp ec tfu lly  u rg e  th e  F e d e ra l T rad e  C om 
m ission  to  recom m end i t  to  C ongress.

R e ta il E conom ics.
W e h e a r tily  app rove  o f th e  m ovem en t 

re c en tly  u n d e rta k e n  by  th e  C h am b er o f 
C om m erce of th e  U n ited  S ta te s  to  e s ta b 
lish  a  B u reau  of R e ta il E conom ics th ro u g h  
w hich  i t  w as  p u rposed  to  devo te  a t t e n 
tio n  to  th e  prob lem s of th e  re ta ile r  an d  
en cou rage  b e tte r  m e th o d s  of m e rc h a n 
d is in g  an d  w e u rg e  t h a t  o rg an iza tio n  n o t 
to  a b an d o n  th is  exce llen t p ro jec t, b u t 
to  e s tab lish  i t  a t  once, be liev ing  th a t  
i t  w ill help  th e  re ta i le r  a n d  th e  co n su m er 
an d  ad v an ce  th e  com m erc ial in te re s ts  of 
th e  U n ited  S ta te s .

S tren g th en in g  C red its .
P re s e n t bu s in ess  co n d itio n s  a re  m o 

m en tous. P r ice s  a re  ab n o rm a l; c red it 
te n d s  to w a rd s  u n safe  ex ten sio n . F a r  
m ore c a p i ta l  is  req u ired  th a n  fo rm ery

to  m a in ta in  s to ck s  an d  cover expenses; 
fo rm er c re d it m e th o d s a re  da ily  becom ing 
m ore  u n s a tis fa c to ry  a n d  h aza rd o u s  an d  
p rom ise  ev en tu a l loss to  th e  d ea le r w ho 
does n o t p u t th em  on a  s tr ic t ly  m od em  
b u s in ess -lik e  basis .

I t  is  th e re fo re  recom m ended  a n d  u rged , 
t h a t  d ea le rs  c h an g e  th e ir  p lan  so th a t  
th e ir  sa le s  m ay  be p u t n e a re r  on a  c ash  
basis .

E s ta b lis h  c re d it lim its  a s  b an k s  do, 
an d  re fu se  fu r th e r  accom m odation  u n til 
s e tt le m e n t is  m ade.

M ake i t  a  fixed p rin c ip le  to  know  th e  
re sp o n sib ility  of y o u r c re d it custom ers. 
Collect p rom ptly .

B i-P a r t is a n  A dvertis ing .
W e condem n a s  u n fa ir  a n d  u n tru th fu l 

a ll m a il o rd e r a d v e r tis in g  th a t  p ic tu re s  
local m e rc h a n ts  a s  ex to rtio n e rs  a n d  c a s t
ing  re flec tions  on th e ir  in te g r ity  and  
u sefu lness, an d  i t  is o u r firm  conviction  
based  on re su lts , th a t  a d v e r tis in g  of th is  
c h a ra c te r  re n d e rs  v a lue less  th e  u se  of 
th e  sam e  a d v e r tis in g  m edium  fo r  an y  
pub lic ity  d esigned  to  p rom ote  p a tro n a g e  
of local m e rch an ts .

F a i r  P lay .
W e com m end th o se  fa rm  p a p ers  w ho 

a re  k eep ing  th e ir  a d v e r tis in g  co lum ns 
•c lea r of a ll m a t te r  in ju rio u s  to  th e  re ta il  
d ea le r a n d  w e fu r th e r  co n g ra tu la te  th e m  
on th e ir  sp lend id  e ffo rts  in  th e  su p p o rt 
of th e  sm all tow n.

W e a lso  com m end th e  B u tte r ic k  P u b 
lish in g  C om pany fo r i ts  open s ta n d  in 
c losing  i ts  pu b lica tio n s  to  a ll m ail o rd e r 
ad v ertis in g .

E v e ry  re ta il  m e rc h a n t shou ld  su p p o rt 
all p u b lica tio n s  of th is  c la ss  an d  co
o p e ra te  w ith  th e m  in sp read in g  th e  
p ro p ag an d a  th e y  h av e  lau n ch ed  in  th e  
in te re s ts  of hom e tra d in g .

P o s ta l M atte rs .
W e no te  th e  Postoffice D e p a r tm e n t p u r 

poses to  inc rea se  th e  w e ig h t o f pa rce ls  
p o st p ack ag es  a n d  w e a re  firm ly of th e  
opin ion  th a t  th e  m ore g en era l c a rry in g  
of fre ig h t in  th e  m a ils  is n o t w ith in  th e  
p ro p e r fu n c tio n  o f th e  p o s ta l s e rv ic e ; 
t h a t  th e  g en era l efficiency of th e  serv ice  
w ill be s till  fu r th e r  im p a ired  by  th e  
p roposed ex ten sio n  of th e  w e ig h t lim it; 
t h a t  th e  efficiency of th e  ra ilro ad  serv ice, 
b o th  p a sse n g e r  an d  f re ig h t w ill be d e 
c reased  if such  a  b u rd en  is p laced  upon 
i t ;  th a t  w h a te v e r  benefits  th e re  a re , will 
a cc ru e  only to  a  few  fav o red  in te re s ts  
w hile  v e ry  su b s ta n tia l  h a rm  w ill be in 
flicted  upon  th e  public, sm all bu s in ess  
m en  a n d  th e  c o u n try ’s  tra n s p o r ta tio n  
sy stem .

W e  espec ia lly  condem n th e  ru lin g  of 
th e  Postoffice D e p a r tm e n t by  w hich  m ail 
o rd e r h ouses  a re  subsid ized  to  th e  e x te n t 
of m an y  m illions of d o lla rs  every  y e a r  
th ro u g h  re d u c tio n s  in  th e  p o s tag e  on

th e ir  c a ta lo g u es  w hile  th e  sm all m e r
c h an ts  o f th e  c o u n try  a re  excluded from  
th e  benefits  of th is  ru lin g  by a rb i t r a r y  
th e  benefits  of th is  ru lin g  by a rb itr a ry  
spec ifica tions in th e  m a tte r  of w e ig h t 
a n d  b in d in g  of ca ta lo g u es  an d  c irc u la r 
m a tte r .

H a rd w are  A ccounting .
T he N a tio n a l R e ta il H a rd w are  A sso 

c ia tio n  h a s  evolved a  sim ple  effective 
sy stem  of acco u n tin g  th a t  w ill m ee t 
th e  re q u ire m e n ts  of h a rd w a re  m erch an ts .

T h is  s tep  is  tim e ly  a n d  im p o rtan t. 
N ev er in th e  h is to ry  o f re ta ilin g  h a s  an  
a c c u ra te  s ta t is t ic a l  know ledge of a ll v ita l 
e lem en ts  of o n e 's  business  been so e sse n 
tia l  to  success  in re ta ilin g  a s  now ; th e re 
fo re  be it

R E SO L V E D —T h a t w e recom m end th is  
acco u n tin g  sy stem  to  th e  m em bers  an d  
su g g es t to  those  w ho a re  n o t .p roperly  
equipped th a t  th e y  ad o p t a ll o r  such  p o r
tion  of th is  sy s tem  a s  m ay  be req u ired  
to  g ive th e m  a  th o ro u g h  w o rk in g  k now l
edge of th e ir  business.

S tan d a rd iza tio n .
W e ex p re ss  o u r h e a r ty  ap p ro v a l of th e  

e ffo rts  being  m ade  by  m a n u fa c tu re rs  in 
th e  m a tte r  of s tan d a rd iza tio n  of c e r ta in  
c la sses  of goods an d  th e  d isca rd in g  of 
such  s ty les, n um bers , s izes an d  o th e r 
v a ria tio n s  from  ty p e  a s  a re  superfluous 
an d  u necessary .

W e u rg e  a lso  t h a t  th e re  be few er 
superfic ia l ch an g es  m ade  in  fo rm , finish, 
d ress, e tc ., of v a rio u s  lines of goods, 
w here  such  ch an g es  ad d  n o th in g  to  th e  
u sefu ln ess  o r  w ork in g  va lue  of th e  goods.

W e  a ss u re  su ch  m a n u fa c tu re rs  th a t  
w e app ro v e  of th e  e lim in a tio n  of such  
w a s te  an d  te n d e r  o u r co -o p era tio n  fo r 
th e  p roposed changes.

D iscoun ts  to  D ealers .
W H E R E A S —T h ere  h a s  been  a n  e s ta b 

lished  custom  on th e  p a r t  of som e m a n u 
fa c tu re rs  to  e s tab lish  re ta il  p r in ted  se ll
ing  prices, w hich  w e app rove  of; be i t

R E SO L V E D —T h a t th e re  should  be a  
s u b s ta n tia l  d isco u n t ap p ly in g  to  sam e, to 
m ake  i t  “w o rth  w hile  fo r th e  d e a le r” 
a n d  sa id  d isco u n t to  be acco rd in g  to  th e  
selling  price , an d  serv ice  of sa le sm an  r e 
q u ired  in  m ak in g  such  sale, an d  th a t  a  
copy of th is  reso lu tio n  be p rin ted  in  th e  
tra d e  papers.

B oys In  Service.
W H E R E A S —R ealiz ing  th a t  th is  t e r r i 

ble w orld  w a r h as  called  upon th e  young  
m en to  respond  in th e ir  p a tr io tic  d u ty  
to  th e  call of th is  c o u n try ; be it

R E SO L V E D —T h a t  w e ap p re c ia te  th e  
read y  re sponse  th e  sons of o u r m em bers  
h av e  m ade  fo r th is  g ra n d  an d  noble 
cause, and  it  is  to  be hoped th a t  th e y  
w ill soon re tu rn , crow ned  w ith  v ic to ry , 
sound  in  m ind a n d  body, to  ta k e  th e ir

p a r t  in a ffa irs  o f th is  w orld  m ach inery .
D eaths .

W H E R E A S —T he All W ise  P rov idence  
h a s  ta k e n  from  o u r a sso c ia tio n  som e of 
i ts  m em bers  since  o u r la s t  conven tion , 
be it

R E SO L V E D —T h a t  w e ex ten d  to  th e  
m m b ers  o f th e  be reaved  fam ilies  o u r  s in 
cere  sy m p ath y .

T h an k s.
W H E R E A S —T he m em bers  in  a t te n d 

an ce  a t  th is  conven tion  h av e  been  g r e a t 
ly p riv ileged, th e  ex h ib its  b e in g  fine an d  
th e  p ro g ram m e an d  .e n te r ta in m e n ts  e x 
cep tionally  good, the re fo re , be  it

R E SO L V E D —T h a t w e ex ten d  o u r s in 
cere  th a n k s  to  a ll sp eak ers , m usic ians, 
m em bers  o f th e  v a rio u s  c o m m itte e s  fo r 
th e  e n te r ta in m e n t fu rn ish ed , a n d  e sp e 
cia lly  to  th e  officers fo r th e ir  e v e r-re a d y  
an d  u n tir in g  e ffo rts  in m ak in g  th is  con 
v en tio n  one of th e  v e ry  b est.

On m otion the  above reso lu tions 
w ere unanim ously adopted.

F ran k  E. S trong, chairm an of the 
C om m ittee on N om inations, subm it
ted the follow ing lis t of nom inees.

President—John C. Fischer, Ann 
Arbor.

V ice-P residen t—George W . Leedle. 
M arshall.

S ecretary—A rth u r J. Scott, M arine 
City.
Treasurer—William Moore, Detroit.

Executive Committee for two years 
—James Tyre, Detroit; Norman Papp, 
Saginaw; J. Charles Ross, Kalama
zoo; Charles Stunner, Port Huron; 
Charles Gatner, W yandotte.

E xecutive C om m ittee—F. M. G ran
ger, Fenton.

The committee on next place of 
meeting recommended that the 1919 
convention be held in Kalamazoo.

On motion, this recommendation 
was adopted and the convention will 
meet in the Celery City next Febru
ary.

Brief addresses were m ade by the  
incom ing officers, a fte r which the 
m eeting  adjourned.

T o  get the m ost value out of the 
trade journals, see th a t your em ployes 
read w hat you th ink  best in them .

4, ** .4

QUALITY SERVICE

4 V  * The valuable wholesaler to you to-day,

) \ Mr. Merchant,
4 V is the one who has goods on hand for spot delivery.
, . i 4)

• ► Have you personally inspected our lines
♦ •

« 1 Í P à 

•  •

on the road or at the house?

k > * \ •/ 
•  • The Grand Rapids Dry Goods Co.ÌA
•  •

Exclusively Wholesale

4 r*4 4
. 4 -

Grand Rapids, Michigan

•  •

% 
•  •

SERVICE QUALITY
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M ichigan P o u ltry . B u tte r  and  E gg A sso 
cia tion .

P res id e n t—J . W . L yons, Jack so n . 
V ice -P re s id en t—P a tr ic k  H u rley , D e

tro it.  _  . _
S e c re ta ry  a n d  T re a s u re r—D. A. B en t 

ley, Saginaw .
E x ecu tiv e  C om m ittee—F. A. Jo h n so n  

D e tro it; H . L. W illiam s, H ow ell; C. J. 
C handler. D e tro it.

Report of Poultry and Egg Trade 
Conference.

Following is the plan of control 
recommended by the representatives 
of the poultry and egg trade, which 
will receive the consideration of the 
Food Administration pending the is
suance of rules and regulations; 

Definitions.
(a) An original packer or shipper 

of eggs is the individual, firm, cor
poration or association which assem
bles and packs them for market or 
storage.

(b) A commission merchant is an 
individual, firm, corporation or as
sociation that solicits for sale, re 
ceives for sale, or sells food products 
on a commission basis, or that acts 
as agent or representative of pro
ducers in the marketing of food prod
ucts for a fixed package charge or on 
a percentage basis.

(c) A w holesaler is an individual, 
firm, corporation  or association which 
sells' to  jobbers or sim ilar d istribu t
ing agencies.

(d) A jobber is an individual, 
firm, corporation  or association which 
sells or d istribu tes to  retailers.

(e) A supplier of hotels and insti
tutions is an individual, firm, corpora
tion or association which sells to 
hotels, restaurants, clubs, dining car 
or steamship companies or public or 
private institutions.

(f) A re ta ile r is an individual, firm, 
corporation  or association which sells 
o r d istributes to  consum ers. 
R egulation of P rofits in Sale of Cold

S torage Eggs.
1. Profit to original owner and 

storer shall not exceed 5 per cent, 
on eggs placed in cold storage.

2. Commission merchants storing 
goods for account of original pack
ers or shippers shall be entitled to re
ceive a commission not exceeding 4 
per cent, in addition to the profit to 
the owner provided for in Section 1.

3. If wholesalers are not original 
storers of the eggs and purchase stor
age eggs to supply the reasonable re
quirements of their business, they 
shall be allowed a profit not exceed
ing 4 per cent.

4. If jobbers are not original stor
ers of the eggs and purchase storage 
eggs to supply the reasonable re
quirements of thseir business, they 
shall be allowed a profit not exceed
ing 5 per cent, on goods sold at mark; 
that is, in original packages.

5. If original storers are also job
bers or direct distributors to retail 
trade they shall be allowed an addi
tional profit not exceeding 2J4 per 
cent, on goods sold at mark; that is, 
in original packages.

6. O riginal sto re rs  w ho are also 
jobbers selling candled eggs shall be 
allowed on sale of such eggs an ad 
ditional profit not exceeding 8 per 
cent, based upon cost a fte r actual 
ne t candling loss has been allowed. 
T his profit shall include the  expense 
of labor and m ateria ls in candling,

all repacking expenses, and all other 
expenses of doing business, including 
delivery.

?. O riginal storers who are also 
suppliers of hotels and institutions 
shall be allowed on sale of candled 
and selected eggs an additional profit 
not exceeding 12 per cent, based upon 
cost after actual net candling loss 
has been allowed. This profit shall 
include the expense of labor and ma
terials in candling, all repacking ex
penses, and all other expenses of do
ing business, including delivery.

8. No recommendation was made 
regarding this section, which relates 
to retail store concerns.)

9. If jobbers selling candled eggs 
purchase from original storers or 
wholesalers, they shall be allowed on 
sales of such candled eggs a profit 
not exceeding 8 per cent, based upon 
cost after actual net candling loss has 
been allowed. This profit shall in
clude the expense of labor and ma
terials in candling, all repacking ex
penses, and all other expenses of do
ing business, including delivery.

10. If suppliers of hotels and in
stitutions selling selected candled 
eggs purchase from original stores 
or wholesalers, they shall be allowed 
on sales of such selected candled eggs 
a profit not exceeding 12 per cent, 
based upon cost, after actual net can
dling loss has been allowed. This 
profit shall include the expense of 
labor and materials in candling, all 
repacking expenses and all other ex
penses of doing business, including 
delivery.

11. (No recommendation was made 
regarding this section, which relates 
to retail store concerns.)

12. The profits named above shall 
cover the expense of doing business, 
except charges for storage, interest 
on goods in storage, insurance on 
goods in storage and the actual net 
candling loss provided for in Sections 
6, 7, 9 and 10.

13. All trading in storage eggs 
shall serve to move the product in a 
direct line to the consumer. Any in
ter-trading between distributors in the 
same class must be done with the 
written consent of the local Federal 
food adm inistrator and for good and 
sufficient reason, except transactions 
without profit, purchases from orig
inal stores, and one transaction be
tween dealers in the same class to 
supply the reasonable requirements 
of their business. Purchasers from 
original storers and the purchaser in 
the one excepted transaction between 
dealers in the same class shall be 
allowed a profit not exceeding 4 per 
cent., as in Section 3, otherwise the 
profit for such inter-trading shall not 
exceed 10 cents per case.

14. The line of direct distribution 
from producer to consumer shall be 
as follows:

1. Original packer and shipper of 
eggs.

2. Commission merchant. .
3. Wholesaler.
4. Jobber.
5. Supplier of hotels and institu

tions.
6. Retailer whose gross sales of 

food commodities exceed $100,000 per 
annum.

I t  is understood  th a t goods m ay be 
d istribu ted  in the d irect line by pass-

G lo v er  and T im o th y  S eed
(jet Our Prices

Reed & Cheney Company
Grand Rapids, Mich.

Skinner's 487-
m a c a r o n i  i —

Tie Nationally Advertissd Line. H  24* per 
On SPECIAL DEAL. See jobber's ■ C A S E  
salesmen or write for particulars.
SKINNER MANUFACTURING COMPANY 

Omaha, U. 8. A.

Turkeys
Geese, Ducks and Chickens

Telegraph, phone or 
write us for special 
prices before you sell

Wilson & Co.
20-22 Ottawa A ve., N . W . 

Grand Rapids Michigan

LOVELAND &  HINYAN CO.
CAR LOT SHIPPERS

Potatoes, Apples and Beans
Write or telephone when you have anything to offer

Association of Commerce Bldg. Grand Rapids, Michigan
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ing or eliminating any of the above, 
agencies.

15. Customary brokerage shall be 
allowed to individuals, firms, corpora
tions or associations that merely act 
as intermediaries between, or agents 
for, buyer or seller, provided goods 
are sold in the direct line of distri
bution as perm itted in these rules.

16. (This section, relating to plan 
for monthly percentage reduction of 
stored eggs during the season, was 
not approved. The committee be
lieves the Food Administration has 
power to meet this situation in ways 
already provided; and feels that the 
restriction of profits herein outlined 
will tend to make any enforced move
ment of eggs unnecessary).

17. Cold storage concerns will be 
required to report names of licensees 
and total quantity of eggs stored dur
ing each month on volume over speci
fied minimum, say 300 cases of eggs.

18. Special monthly storage re
ports will be required, giving data 
concerning transactions in storage 
goods.
Regulation of profits in sale of Frozen 

Poultry.
1. Profits to original owner and 

storer shall not exceed 5 per cent, 
out of cold storage warehouses, ex
cept as hereinafter specified.

2. Commission merchants storing 
goods for account of original packers 
or shippers shall be entitled to re
ceive a commission not exceeding 5 
per cent, in addition to the profit to 
the owner as provided for in Sec
tion 1.
, 3. If wholesalers are not original 
storers of the poultry and purchase 
frozen poultry to supply the reason
able requirements of their business, 
they shall be allowed a profit not 
exceeding 5 per cent.

4. If jobbers or direct distributors 
to retail trade are not original storers 
of the poultry and purchase frozen 
poultry to supply the reasonable re
quirements of their business, they 
shall be allowed a profit not exceed
ing 7Yz per cent.

5. If original storers are also job
bers or direct distributors to retail 
trade and sell in straight lots of under 
100 original packages per week, an 
additional profit not exceeding 5 per 
cent, shall be allowed.

6. Original storers who are sup
pliers for hotels and institutions or 
who are jobbers selling selected poul
try, shall be allowed on sales to such 
hotels and institutions of such select
ed poultry, an additional profit not 
exceeding 15 per cent.

7. If suppliers for hotels and insti
tutions or jobbers selling selected 
poultry purchase from original sto r
ers, they shall be allowed, on sales 
to such hotels and institutions of such 
selected poultry, a profit not exceed
ing 171/2 per cent.

8. The profits named above shall 
cover the expenses of doing busi
ness except charges for storage, in
terest on goods in storage and insur
ance on goods in storage.

9. All trading in frozen poultry 
shall serve to move the poultry in a 
direct line to the consumer. Any 
inter-trading between distributors of 
the same class must be done with 
the w ritten consent of the local Fed
eral food adm inistrator and for good 
and sufficient reasons, except transac
tions without profit, purchases from 
original storers, and one transaction 
between dealers in the same class to 
supply the reasonable requirements 
of their business. Purchasers from 
original storers and the original pur
chasers in the one excepted transac
tion between dealers in the same class 
shall be allowed a profit not exceed
ing 5 per cent., as in Section 3, o th
erwise ttfe profit for such inter-trad
ing shall not exceed Y\ cent per pound.

10. The line of direct distribution 
from producer to consumer shall be 
as follows;

1. Original packer and shipper.
2. Commission merchants.

3. Wholesalers.
4. Jobbers.
5. Suppliers of hotels and institu

tions.
Retailers whose gross sales of food 

commodities exceed $100,000 per an
num.

I t  is understood that goods may be 
distributed in the direct line by pass
ing or eliminating any one of the 
above agencies.

11. Customary brokerage will be 
allowed to individuals, firms, corpora
tions or associations that merely act 
as intermediaries between, or agents 
for, buyer or seller, provided goods 
are sold in the direct line of distri
bution as perm itted in these rules.

12. Cold storage concerns will be 
required to report names of licensees 
and total quantity of the commodities 
stored during each month on volume 
to be determined later.

13. After the completion of a cer
tain portion of the storage season, to 
be determined in connection with each 
product (when the maximum stocks 
of each variety can be estim ated), a 
plan may be adopted by the United 
States Food Administration provid
ing for the percentage of withdrawals 
required per month on each variety 
and for each class of business for the 
balance of the season.

14. Special monthly storage re
ports will be required, giving the 
data concerning transaction in stor
age poultry.

Foulard Dresses Much Sought. 
Foulards seem to be gradually tak

ing the lead in dress fabrics for spring. 
One manufacturer in this city said 
that seven buyers out of ten ask him 
as soon as they come in to show them 
what he has in foulards. Another 
manufacturer said that he had sold 
more foulards than any other single 
line of dresses. The most popular 
foulards are said to be those with a 
back ground of navy blue covered 
with white dots or squares, or some
times with small flower designs and 
irregular lines. Many of these frocks 
are of a semi-formal nature and can 
thus be used both for afternoon and 
evening wear.

A bank which, under ordinary con
ditions bought a bond which every
one knew must decline would be ac
cused of something worse than stu- 
pdidity. Yet that is precisely what 
the banks have been urged to do, and 
what they have been doing prodigal
ly in the case of the Liberty Loans. 
If they kept the bonds long enough, 
they might recoup their losses as the 
bonds advance on prospect of peace; 
but they are supposed to perform the 
work of middleman and retailer, buy
ing the loans at par when the Govern
m ent needs funds, and persuading 
their customers to buy them later— 
at a discount. The bank’s losses on 
investments are not widely inspected 
by the public, but if printed broad
cast for last year and this they would 
form a very honorable exhibit.

Dandelion Vegetable Butter Color
A perfectly Pure Vegetable Butter 

Color and one that complies w ith the 
pore food laws of every State and of 
tile United States.

M anufactured by  W ells 8c R ichardson Co. 
B urlington, Vt.

Skinner's - |87!
MACARONI ■ —

the Nationally Advertised Line. I  24s per
On SPECIAL DEAL. See jobber's ■ C A S K  
salesmen or write for particulars.
SKINNER MANUFACTURING COMPANY 

Omaha. U. 8. A.

Sold in Sanitary T in Packages— 
2, 5, 10, 15 and 25 lb. pails— 

by all wholesale grocers 
See Q uotations in G rocery  Price C urrent.

The MostEconomicalFlavoring
No other flavoring goes as far as 

Mapleine. No other flavoring is as 
rich. And among fine flavorings, 
it is the least costly. These factors 
have created a big nation-wide de
mand for Mapleine. * * Crescent 
Mfg. Co.. Seattle.Wash. Order of 
your jobber or Louis Hilfer Co., 
1205- Peoples Life Bldg., Chicago. 
(M-96)

Crescent

Mapleine
The Delicious Golden Flavor

Rea & W itzig
PRODUCE
COMMISSION
MERCHANTS

104-106 W est Market St. 
Buffalo, N . Y.

Established 1873

Shipments of live and dressed 
Poultry wanted at all times, and 
shippers will find this a good 
market. Fresh Eggs in good de
mand at market prices.

Fancy creamery butter and 
good dairy selling at full quota
tions. Common selling well.

Send for our weekly price cur
rent or wire for special quota
tions.

Refer you to the People’s Bank 
of Buffalo, all Commercial Agen
cies and to hundreds of shippers 
everywhere.

Chocolates

Package Goods of 
Paramount Quality 

and
Artistic Design

M r. F lo u r  M e r c h a n t :.
Y o u  c a n  o w n  a n d  c o n tro l  y o u r  

f lo u r  t r a d e .  M ak e  e a c h  c le rk  a  s a le s 
m a n  in s te a d  of a n  o r d e r  ta k e r .

W r i te  u s  to d a y  
fo r  e x c l u s i v e  
s a le  p ro p o s it io n  
c o v e r in g  y o u r  
m a r k e t  fo r

rmm

M
W e m ill s t r ic t ly

b le n d e d  to  p ro 
d u c e  a  s a t i s fa c 
to r y  a ll-p u rp o se  
fa m ily  flo u r. 

GRAND RAPIDS GRAIN & MILLING COMPANY.
GRAND RAPIDS, MICH.

T he Sack that keeps the flour IN and the dirt OUT.

Watson-HiggiiisMlg.Co.
DS. MICH.

^— <
GRAND RAPIDS. MICH.

Merchant
Millers

Owned by Merchants

Products sold by 
Merchants

Brand Recommended 
by Merchant:

NewPerfectionFIour
Packed In SAX O LIN Paper-lined  

Cotton, Sanitary Sacks

G. B. R E A D E R
Jobber of

Lake, Ocean, Salt and Smoked Fish, and Oysters 
in Shell and Bulk

1052 N. Ottawa Ave. Grand Rapids, Michigan

Perkins Perfect Salted Peanuts
are sold to those who demand high grade goods.

Order from your jobber today.

Perkins Brothers, Inc. Bay City, Michigan
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Part Bankers Are Taking in Winning 
War.

W ritte n  fo r th e  T rad esm an .
It is doubtful if the general public 

realizes or fully appreciates the p a rt 
the bankers of the country  are  tak 
ing in operations necessary for the 
w inning of the  war. N ot only are 
they  conserving the finances of the 
N ation, but they  have been active in 
the production, u tilization  and tra n s
portation  of our resources and in the 
encouragem ent of b e tte r farm ing. 
T hey have, also, a rule, urged  g rea t
er production. N ever has the  ne
cessity  of g rea ter p roduction  been so 
g rea t as it is now, and there  should 
be an effort, individually and collec
tively, to a tta in  th is  end. Financial 
assistance, advice and encouragem ent 
should be given the farm ers as never 
before, especially as to  m echanical 
m eans for plowing, sowing, cu ltivat
ing and harvesting  the crops. One 
possible solution of the problem  has 
before been suggested by the  M ichi
gan T radesm an—estab lishm ent of 
com m unity trac tors . T o  th is can be 
added seeders, harvesters and th resh 
ing m achines. In  th is w ork  the 
banks could, w ith advantage to  th em 
selves and w ith unto ld  benefit to  the 
farm ers of their respective localities, 
finance the purchase of these m a
chines, receiving principal and in te r
est on their investm ent in their renta l 
which could be m ade low enough to  
place it w ithin the pow er of every 
farm er not thus equipped to  use them . 
Even the ren ta l could rem ain a charge 
against the farm ers until the crops 
w ere m oved and proceeds received. 
I t  is useless to  advocate g rea ter crops 
w ithout some provision to  provide 
m eans for p lanting, cu ltivating  and 
harvesting  them —to m ake up for the 
sho rtage  of farm  labor. A step in 
the righ t direction  was taken in the 
utilization  of studen t labor, but th is 
is no t sufficient.

Invaluable service to  the country  
has been perform ed in the cam paign 
of education by the U nited  S ta tes 
Food  A dm inistration , as it has 
b rough t hom e to  the  people the real 
necessity  for g rea ter production  and 
conservation  of food. T he splendid 
response on the p a rt of the people 
show s the  g reat h eart of the N ation 
pu lsates with patrio tism . U nited  co
operation  by the bankers of the coun
try  will add to  the g lory  of victory  
in th is w ar for hum anity. W e who 
cannot fight have as yet sacrificed 
only  to  sustain our brave sons and 
b ro th ers  w ho are offering their lives 
th a t the N ation  m ay live, and m ust 
be prepared  to  give, and give again 
of our sustenance, our labor and our 
time. T his m ay seem out of place in

a financial article , but so closely in
terw oven are our financial, industrial 
and com m ercial in terests, the situa
tion affects every m an, w om an and 
child in the country , and, for th is rea 
son, an earnest plea is again m ade for 
in telligent, extensive and prom pt ac
tion upon the p a rt of the banking in
terests.

One banker, a Southerner, P resi
dent H aw kins of the T h ird  N ational 
Bank of A tlanta, Ga., has shown 
breath  of vision and a true  sp irit of 
patrio tism  by beg inn ing  a service 
which banks and cham bers of com 
m erce everyw here m ay well im itate. 
He has sent le tte rs  to  100,000 b ank
ers, principally  in the  South, urg ing  
their influence in p rom oting  the 
grow th of food crops. T here  is no 
p a rt of the coun try  th a t could not 
help to  avert the  th rea tened  food 
crisis if p rom pt action is taken. R ais
ing food will no t only help feed the 
people, but w ill' do som eth ing  tow ard  
relieving pressure  on tran sp o rta tio n . 
U pon tran sp o rta tio n  depends the 
coal supply, upon wrhich all our w ar 
activities, including ocean tran sp o rta 
tion. m ust depend. As an exam ple, 
take the s ta tes w here it is probably  
Mr. H aw kins’ le tte r  was sent, in 
Southern  states. E as t of the M ississip
pi River. T hese  s ta tes m ade a fine 
show ing last year in the increase of 
food crops, bu t th is is no t enough. 
L ast year they  raised fi4.000.000 bu sh 
els of w heat, practically  10 per cent, 
of the co u n try ’s crop, and a larger 
percentage of rye. B ut the norm al 
consum ption of w heat is m ore than  
105 000.000 bushels, so they  m ust im 
p o rt 41.000,000 bushels of w heat from  
surplus states. T h a t am ount of w heat 
would am ount to  1.230.000 tons. T his 
m eans th a t th is am ount of freigh t 
m ust be sidetracked while w heat is 
being m oved to  the s ta tes  which do 
not produce enough for th e ir own 
needs. N orth  A tlantic  sta tes, includ
ing Pennsylvania and New Y ork, as 
a group, do no t raise their own bread. 
T o  supply th is one item, the W all 
s tree t Journal savs 3.300.000 tons of 
fre igh t m ust be moved. T here , then, 
is a to tal of m ore than  4.500.000 tons 
of freigh t dem anding tran sp o rta tio n  
from  the M iddle W est and N o rth 
west. M eanwhile industries are crip 
pled and people shiver because the 
ra ilroads cannot m ove the necessary  
coal. C arry  th is exam ple to  corn, 
m eal and o th er foodstuffs and it will 
be seen w hat an increase in p roduc
tion of local food crops will m ean to  
the N ation  and w hat a trem endous 
burden this d istribution  of food stuff 
places upon the railroads. T ran sp o r
ta tion  of agricu ltu ra l products, ac
cord ing  to  sta tistics, am ounts to

G RAN D RAPIDS N A T IO N A L  CITY BANK  
C I T Y  T R U S T  & S A V I N G S  B A N K

CAMRAU SQ U A RE
T h e  co n v en ien t b an k s  fo r  o u t of tow n  people. L ocated  a t  th e  v e ry  c e n te r  of 

th e  c ity . H andy  to  th e  s t r e e t  c a rs —th e  In te ru rb an e—th e  ho te ls—th e  shopping  
d is tr ic t.

On a cco u n t of ou r location—our la rge  t r a n s i t  fa c ilitie s—o u r sa fe  d ep o sit v a u lts  
and  o u r com ple te  serv ice  covering  th e  e n tire  field of ban k in g , o u r In s titu tio n s  m u s t 
be th e  u ltim a te  choice of o u t o f to w n  b an k ers  and  Individuals.

Com bined C ap ita l and  S u rp lu s ................................... $ 1,724,300.00
C om bined T o ta l D eposits  ............................................ 10,168,700.00
Com bined T o ta l R esources .......................................  13,157,100.00

G R A N D  R A P I D S  N A T I O N A L  C I T Y  BANK 
C I T Y  T R U S T  & S A Y I N G S  B A N K

•ASSOCIATED ___________

Your Will—Where Is It?
—In your mental file for unfinished bus

iness, among the things you’ll do when you  
get around to them?

—In your desk or your safe or your 
bureau drawer?

There is only one BEST place for your 
Will—in our Trust Department’s files— 
sealed, indexed, ready for prompt delivery 
to the Court, or to you the moment you 
want it.

There is no time like the present for 
making that Will.

Send for blank form of w ill and booklet on “Descent 
and Distribution of Property’’

The Michigan Trust Co.
O F G R A N D  R A PID S

Audits made of books of municipalities, corporations, 
firms and individuals.
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about 140,000,000 tons. Local crops 
in states raising less than enough to 
supply their needs and feed them 
selves would relieve the railroads of 
a part of the great burden which at 
this time is a serious menace. In no 
way can the bankers serve their coun
try  better than in helping this crop 
movement.

An im p o rtan t m ovem ent fo r the 
benefit of M ichigan S ta te  banks is the 
request for G overnor S leeper to  call 
a special session to  pass an am end
m ent to  the general banking  law, p e r
m ittin g  the  S ta te  banks to  pledge 
th e ir asse ts to  secure postal savings 
deposits, provided the assets are from  
the  com m ercial side of the banks. 
T he p resen t law does no t perm it the 
p ledging of securities to  reserve o th 
er U nited  S ta tes G overnm ent de
posits. I t  is poin ted  out th a t an 
am endm ent of th is ch aracter would 
enable S ta te  banks to  shoulder m ore 
of the burden of the nex t L iberty  
loan cam paign.

T h ere  is m uch th a t is in te res tin g  
in the annual rep o rt of the Com p
tro lle r of the  C urrency, ju st m ade 
public. I t  show s the resources of the 
N ational banks of the U nited  S ta tes 
are $18,553,197,000. exceeding by $2,- 
009,698,000 the g reates t resources 
ever before reported , and $2,527,878.- 
000 in excess of the resources of all 
s ta te  banks. Mr. W illiam s sta tes th a t 
the  banking  pow er of the U nited 
S tates, rep resen ted  by capital, su r
plus, profits, circulation  and deposits 
of rep o rtin g  banks and tru s t  com 
panies, including the paid-in capital 
and deposits of the twelve Federal 
R eserve banks, is now estim ated  at 
$37,529,000,000, having increased  $14.- 
348,000,000 since the com m encem ent 
of the p resen t adm inistration . T he 
banking  pow er of the w orld  in 1890 
was estim ated  by New hall a t $15,558,- 
000,000. T he banking  pow er of this 
coun try  alone is now tw o and one- 
half as g rea t as the entire  banking 
pow er of the w orld in 1890. The 
com ptro lle r expresses the hope th a t 
individuals and corpora tions m ay re 
ceive trea tm en t from  sta te  and m unic
ipal au tho rities and says th a t bankers 
w ho selfishly exact a 9 or 14 per cent, 
ra te  as in te res t o r com m ission from  
clients, w hether individuals o r co r
porations, fo r high grade issues which 
in peace tim es they  would be glad to 
take a t 6 per cent, are paving the  way 
for the ju s t condem nation  of p a tri
otic men. H e also recom m ends th a t 
C ongress enact a law providing for 
the g uaran ty  of deposits by Nation'al 
banks when the am ount to  the credit 
of each individual is $5,000 or less. 
H e believes a law  of th is character 
will b ring  from  their h id ing  places 
into circulation m any thousands of 
dollars and th a t the guaran ty  of the 
G overnm ent will con tribu te  im m ense
ly to  the com fort and peace of min i 
of small investors, while no t e lim inat
ing com petition, for depositors with 
balances over $5,000 will continue to  
discrim inate in favor of those  banks 
which are honestly  and efficiently run. 
A no ther recom m endation  is th a t a 
law be passed exem pting  from  sta te  
taxa tion  N ational banks w hose cap
ital is invested  in G overnm ent se
curities. A ccording to  his report, the

am ount of foreign bonds held by 
U nited  S ta tes banks and tru s t com 
panies on June 20, 1917, was $352,- 
000,000.

I t  is now sta ted  the th ird  L iberty  
loan cam paign will no t be launched 
before April 1. Paul Leake.

OFFICE OUTFITTERS
LOOSE LEAF SPECIALISTS

237-239 Petri St. (anr the bridle > Grud Ripida, Mirti.

Seventeen Collection Rules.
1. Know your customer before ex

tending credit.
2. Insist upon references and in

vestigate them before extending cred
it to strangers.

3. W hen the prospective custom
er hesitates to give references, hesi
tate in taking the order.

4. Explain that it is necessary to 
know when to expect payment in or
der to meet your own bills.

5. Show that by paying your own 
bills promptly in ten days you are 
able to sell goods more cheaply and 
by paying cash you can often pick 
up bargains which you can pass on 
to your customers.

6. Insist upon full payment every 
month and request your customer to 
call, or see her personally, before you 
grant a longer extension of credit.

7. Do not let your customers de
cide when they want to pay their 
bills. T hat’s your job.

8. Remember that the possible loss 
of a few customers who won’t pay 
prom ptly is offset by the advantages 
of prom pt payment.

9. Don’t be satisfied with merely 
a financial rating on a customer, but 
learn something of his character and 
general reputation.

10. Study your customers and 
don’t trust those who leave a bad im
pression.

11. Have the courage to say “No.” 
Thousands of merchants have lost 
thousands of dollars because they 
would not say “No.”

12. Never abandon hope of col
lecting an old account.

13. T ry  the method of sending 
statem ents only to your surest cus
tomers. Use one of your clerks and 
a bicycle for the collection of all oth
er accounts.

14. Personally examine every un
collectable account and have a reason 
for the failure of your customer to 
pay promptly.

15. Help to eliminate the “dead 
beat” by giving careful attention to 
all requests you may receive for 
credit information.

16. Boost your local credit inter
change bureau.

17. Make sure your book-keeper is 
accurate: that every charge is made 
and made correctly. Dont let your 
customers first discover the errors.

John H. Schaefer.

Prophetic.
Sir H ubert Herkomer, the well 

known artist, who died recently, used 
to tell an amusing story of a London 
art dealer. This man had two beauti
ful reproductipns of the painting “The 
Approaching Storm.”

One of these pictures he placed in 
the show window, but it did not sell. 
At length, in order to draw attention 
to the picture, he put a card on it on 
which he printed the words: “The 
Approaching Storm, especially suit
able for a wedding present.”

Fourth National Bank
United States Depositary

Savings Deposits

Commercial Deposits

3
Per Cent Interest Paid on 

Savings Deposits 
Compounded Semi-Annually

Per Cent Interest Paid en 
Certificates of Deposit 

Left One Year

Capital Stock and Surplus

$580,000

W M  H. A N D E R SO N , P resident L A V A N T  Z. CA UK IN , V ice P resident
J . C L IN T O N  BISHOP. C ashier ALV A  T .  ED ISO N , A ss’t Cashier

Very Few W ho Read T his
can remember when The Old National Bank 
was established on the same spot where it is 
today.

All the old surroundings are gone, but 
“ The Bank,” as it was known in those days, 
still remains as

T h e O ld National Bank
Old in traditions but always true in every

thing that makes for the financial or material 
betterment of the section which it serves. Vou 
are invited to share the facilities of

THE OLD Nm SInAL BANK
MONROE AT PEARL NO BRANCHES

BUY SAFE BONDS
6 %

Tax Exempt in Michigan
Write for our offerings

H o w e  S n o w  C o r r ig a n  & B e r t l e s
IN V E S T M E N T  B A N K E R S

GRAND RAPIDS SAVINGS BANK BLDG. GRAND RAPIDS.MICHIGAN.
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REVIEW OF THE YEAR.

President Lake’s Address to Ann 
Arbor Convention.

In  calling our convention to  o rder 
th is year I feel th a t we have m et for 
the  g rea tes t convention in ou r h is
tory . M any th ings have taken place 
during  the past year to  m ake this 
true. U nusually  high prices, scarcity  
of staple goods, poor freigh t service, 
scarce and inefficient help, w ith a rap 
idly advancing expense account and 
decreased earnings, tog e th e r w ith 
false and unm erciful a ttacks by a 
large portion  of the press, have com 
bined to  make the position of the 
retail dealer in food products alm ost 
untenable. I t  is in the m idst of such 
conditions as these th a t we m eet. 
O ur program m e has been prepared  
w ith the idea of help ing  our m er
chan ts to  solve these perplexing p rob
lems. O ur business is on trial. I ts  
fu ture will be influenced by w hat we 
do here, therefore  let us m eet the 
problem s which confron t us and, by 
wise and generous action, prove th a t 
we are w orthy  of the g reat business in 
w hich we are engaged.

O ur country  has en tered  the g reat 
w ar since last we m et. T he princi
pals of liberty  for which we and ou" 
fo refa thers came to  A m erica m ust be 
defended upon the  battlefield. T h at 
we are are on the  side of righ t, none 
can doubt. T he w elfare of our N a
tion and the world can accept n o th 
ing  sh o rt of victory. T his will mean 
m any sacrifices and, in o rder to  win, 
it will be necessary  th at every m an 
do his best in the occupation in which 
he happens to  be engaged. T o  us 
falls the im portan t duty of the final 
d istribu tion  of our N ation’s food. 
T h a t we do our best is absolu tely  nec
essary  and the efficiency and spirit 
we use in th is im portan t business will 
have its influence upon our people, 
our arm ies and the final outcom e of 
this g reat struggle. L et us, then, 
study the problem s which confron t 
us carefully and w ork for a b e tte r and 
m ore econom ical condition in the d is
tribution  of food, elim inate waste 
w herever possib le and give our 
m ost loyal support to  the officers in 
con tro l for a wise and general con
servation  of the resources of our g reat 
Nation.

F o r the first tim e in h isto ry  we are 
under food control. Much has been 
said for and against th is condition. 
T h a t it has lent stability  to  the m ar
ket and kept prices of staples down 
w ithout decreasing  the output, none 
can doubt. T here  is no question th a t 
it w ill be necessary  to  increase the 
con tro l as the war goes on and to 
no  one will th is prove of m ore bene
fit, if w isely adm inistered, than  to  
the re ta il dealer, for it m ust be re 
m em bered th a t we occupy the position 
nex t to  the consum er and it is upon 
our shoulders th a t m ost com plaint 
falls. W e are, also, poorly organized 
for defense and by m any who have 
not given the  d istribu ting  system  of 
the w orld serious thought, our p art in 
th is g reat system  is th o ugh t unneces
sary. T his con tro l will also save us 
serious losses when prices recede in
somuch as the re ta ile r is com pelled 
to  follow  the decline sharply. T h e re 
fore, let us w ork w ith this d ep art
m ent, advise with it, carry  cu t its in
struc tions and do our best to  m ake 
our occupation valuable to  our coun
try  in its hour of need.

T he w holesalers of our S tate have 
shortened  th e ir c red its and m ade 
m ore businesslike their dealings w ith 
the  re ta iler during  the past year. T his 
should have a w holesom e influence 
upon our business, because, in turn, 
we, too, m ust shorten  cred its and use 
b e tte r  business principles, i I t  will 
compel m ore econom y, closer buying, 
less speculation and a general reduc
tion of our expenses. I t  will also have 
a tendency-to  discourage the inefficient 
from  en te ring  business which, in turn , 
will encourage b e tte r com petition. 
Loose business conditions are usual

ly the resu lt o f loose m ethods; th e re 
fore, th is m ay be regarded  as a long 
step forw ard.

T he incom e tax  rep o rt will prove 
exceedingly beneficial to  the  average 
retailer, inasm uch as he m ust now 
take inventory, com pile s ta tistics and 
find out actually  w here he stands. 
T his w’ill enable him  to  place his busi
ness upon a h igher plane, which, in 
tu rn , will prove very  helpful to  both 
him self and his com m unity.

O ur trad in g  stam p case, as you, un
doubtedly, know, w as decided against 
us, ow ing to  a joker being perm itted  
in th is sta tu te  which m ade it class 
legislation. T his should prove no d is
couragem ent to  us or have any influ
ence upon the trade, as it was never 
enforced in our S tate. A com m ittee 
should be selected a t th is convention 
to  look a fte r the draft of a new law, 
w ithout th is defect, and secure its 
enactm ent in the next L egislature, 
unless all prem ium  system s are abo l
ished by our N ational G overnm ent in

JO H N  A. LA K E.

the m eantim e. T here  is no question 
but w’hat such a law, p roperly  draw n, 
is constitu tional, as Suprem e C ourt 
decisions in o th er s ta tes have proven.

A m utual insurance com pany would 
seem an absolu te necessity  under ex
isting  »conditions. Y our officers have 
endeavored to  ge t such a com pany 
organized during  the la tte r p a rt of 
our cu rren t year, but ow ing to  lim ited 
finances and seem ingly half-hearted  
co-operation on the p a rt of our m em 
bership, th is has been an im possibil
ity. A full rep o rt of our efforts will 
be m ade later. T h is convention 
should not adjourn  until th is subject 
has been thoroughly  discussed and 
stock enough subscribed or pledged 
to  make such a com pany an im m edi
ate certain ty . Such a com pany would 
be enabled to  take select risks at 
g reatly  reduced prem ium s. M ichigan 
has 3,093 general s to res and 4,012 g ro 
ceries, besides o th er eligible m er
chan ts which offer an unlim ited field 
for good selections. Such a com pany 
should be officered by the ablest and 
m ost influential re ta ile rs of our S tate 
in o rder to  lend it stability , prom ote  
a rapid grow th  and ensure its per
m anency.

O ur m em bers will rem em ber th a t 
a t Kalam azoo, one year ago, we adpt- 
ed by a unanim ous vote a resolution 
condem ning the w ord “concu rren t” 
in insurance policies and agreed to  
accept no policy w ith th is obnoxious 
w ord on the rider. You will be p leas
ed to  learn  th a t the uniform  form s

NOW READY

Corporation Income 
Tax Return

(Form 1031)

This form (revised January, 1918) is for the 
use of all corporations, except Railroads 
and Insurance Companies.

New Booklet on Excess Profits Tax
Much of the uncertainty regarding the interpre
tation of the War Excess Profits Tax is removed 
by the rulings of the Treasury Department re
cently issued which are carefully analyzed and 
illustrated in our new 50-page booklet, * 1918 
War Excess Profits Tax Regulations,” now 
ready for distribution.

Copy of either, or both of the above, w ill 
be sent without charge upon application.

ItRa n d  Rapids Trust Dompahy

Capital and Surplus...................... $ 450,000
Resources more th a n ................. 1,000,000

BOTH PHONES 4391 OTTAWA AT FOUNTAIN
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com m ittee of the stock fire insurance 
com panies have agreed to  elim inate 
th is from  insurance policy riders in 
the  future.

O ur m em bership  system  should be 
changed and based solely upon the 
individual plan, thus c rea ting  a  live, 
active, loyal m em bership. I t  would 
also do aw ay w ith the p e tty  jea l
ousies, m isunderstand ings and com 
prom ises w hich have th rea tened  the 
peace, harm ony and good will of m any 
of o u r conventions in the past. F o r 
the tim e a t least I would recom m end 
th a t local associations collect the 
S ta te  dues of its m em bers and tu rn  
them  over to  our Secretary , to g e th e r 
w ith a list and address of the m em 
bers paying. T his w ould furnish a 
valuable m ailing list to  our S ta te  A s
sociation and it would also leave the 
m erchan ts no t m em bers of the  local 
associations free to  be w orked for 
m em bership in our S ta te  Association. 
M ichigan has over 10,000 m erchants 
eligible to  m em bership in th is o rgan
ization and if half of these could be 
secured as m em bers, our A ssociation 
w ould be well financed, even a t a low 
fee, and the fu ture of the re ta il busi
ness would be revolutionized.

O ur S ta te  A ssociation should take 
the m atte r up and secure a course for 
m erchan ts a t e ither U niversity  o r the 
A gricu ltu ral College in the  near fu
ture. T h is would have a tendency to  
elevate and stabilize the re ta il busi
ness. A field m an to  travel over the 
S ta te  and w ork w ith our m erchants 
would secure w onderful results. I t  
has alw ays seem ed to  me the height 
of folly th a t our S ta te  should spend 
thousands of dollars annually  in in
creasing  the p roducts of our soil and 
then  tu rn  them  over to  be m arketed  
w ithout fa rth e r thought, aid or re 
sponsibility.

U nder the p resen t system  of food 
contro l and prices, a com m itte  of able 
and successful m erchants should be 
appointed th is com ing y ear to  con
su lt and advise with our S ta te  Food 
C ontrol. T h is would have a tendency 
to  produce a profit sufficient to  cover 
the cost of doing business, would p ro 
tec t us from  possible e rro rs  and would 
produce a b e tte r u nderstand ing  be
tw een those in con tro l . of our food 
p roducts and the re ta il m erchan ts of 
our State.

In  reply to the  m any item s in our 
press m aking charges against our 
m erchants which are  generally  false, 
I wish to  point out th a t the  high cost 
of living is in no wise due to  the 
p resen t system  of retailing, but is 
solely due to  ex trao rd in a ry  conditions 
over which we have no contro l, and 
we are sim ply u n fo rtunate  in occupy
ing the position  in the d istribu ting  
system  next to  the consum ing public. 
T he U nited  S ta tes S ecretary  of A g
ricu ltu re  reports th a t the p roducts of 
the farm s were w orth  over nineteen 
billion dollars in 1917, an increase of 
practically  100 per cent, over those 
of 1915. R ecord prices w ere paid to  
the producer for practically  all com 
m odities during  the year. A canvass of 
M ichigan’s w holesalers indicates th a t 
m ost re ta ile rs sold m any staples a t 
about replacem ent value. T he rep o rt 
of R. G. D un & Co. show s th a t the 
re ta il g rocers and m eat dealers of 
the U nited  S ta tes have liabilities of 
$14,206,187 in 1917, as com pared w ith 
$12,929,101 in 1916. W hen we re
m em ber th a t the volum e of the  aver
age stock is less than  one year ago, 
these figures prove conclusively th a t 
the average g rocer did not obtain 
enough for his goods to  pay the cost 
of handling  and replacing  them . 
T herefore, we can ju stly  claim  th a t 
the retail g rocers w ere largely  instru- 
riiental in keeping prices as law as 
they  have been during  the past year.

D uring  the past year, ow ing to  the 
war, the  unse ttled  condition of our 
m erchan ts and the lim ited financial 
conditions of our S ta te  A ssociation 
we have been unable to  achieve r e 
sults in our S ta te  w ork  w hich have 
been sa tisfac to ry  a t all tim es to  our

S tate  S ecretary  and m yself. Mr. 
B othw ell has w orked hard  and fa ith 
fully during  the past year and the 
w ork done for our A ssociation  has 
been far above the  recom pense which 
we have been able to  give him, yet 
he has no t m urm ured, bu t has kept 
continually  a t it, as his rep o rt will 
show  . In  o rder to  fu rth er his w ork 
I have lim ited m y activities, so far 
as expense is concerned. How ever,
I have spent about ten days v isiting  
different o rganizations, have traveled  
about 1,000 miles, w ritten  about 400 
le tters , besides various articles for 
our trade  papers, etc. I have endeav
ored to  council w ith those who have 
influenced ou r conditions, such as our 
w holesalers and S ta te  and N ational 
food contro l, and have w ritten  m any 
le tte rs  to  all urg ing  business reform s 
which seem ed necessary  under ex is t
ing conditions.

My only reg re t a t the close of my 
second term  as your P residen t is th a t 
I am no t able to  see m ore d irect re 
sults from  the  efforts I have put 
fo rth  along these several lines. H ow 
ever they  say th a t “reform s come 
slow ,” and th is seem s to  prove true 
am ong a lo t of reta ilers.

I w ish to acknow ledge our indeb t
edness to  the w holesalers of our 
S ta te  for the excellent w ork and ad
vice given our re ta ile rs by them  and 
their salesmen. T his body of m en 
have been of g rea t assistance to  our 
m erchants and have lent courage and 
stab ility  to  them  and their business 
during  the unse ttled  conditions of the 
past year.

I sincerely reg re t the suspension of 
the T rade. T his paper will be g rea t
ly m issed by m any of our re ta ilers 
in years to  come. I ts  editor, Mr. C. 
A. Day, has been one of our staunch 
friends. H e has alw ays a ttended  our 
conventions and len t his support for 
the upbuilding of our cause when ever 
possible.

I wish to  acknow ledge the indebt
edness of the re ta il m erchan ts of 
M ichigan to  the M ichigan T radesm an 
and its able editor, Mr. E. A. Stowe. 
T his paper has earnestly  devoted its 
colum ns for the upbuilding of a clean 
and ju s t d istribu ting  system  for M ich
igan. I t  has proven on m ore than  one 
occasion th a t it was not to  be bought, 
b a rte red  or influenced when it es
poused the cause of rig h t and has 
stood in the very  fron t of our fight 
against prem ium s, trad in g  stam ps, in
surance m onopolies and o th er evils 
against w hich we have been fighting. 
D uring  the past year it has given its 
u tm o st support to  our food contro l 
and its ru lings and th a t th is d ep art
m ent has had the loyal support of 
our m erchan ts is due largely  to  the 
u n tiring  efforts o f  th is valuable pa
per.

I wish a t th is tim e to  express my 
g ra titude  to  our officers and m em 
bers and all o thers who have aided 
so generously  during  my adm in istra 
tion, and I urge upon you the  neces
sity  of m aking this convention one 
th a t will stand  forem ost in our h is
to ry  because of the am ount of w ork 
accom plished and good resu lts ob
tained.

A m erica faces tw o g rea t perils— 
the R aiser and labor union dom ina
tion. T he la tte r  has done all it could 
to assist the K aiser by calling 3,000 
strikes since we declared w ar on the 
K aiser, less than  a year ago. T o  de
feat the K aiser is the first g rea t ob
jective w hich A m erica m ust accom p
lish. T his done, we m ust declare w ar 
on labor union dom ination, which is 
ju s t as detestab le  as K aiserism  and 
Prussianism . I f  we do our duty, and 
m ake life w orth  living in th is country  
a fte r we have assisted  to  se ttle  the 
fa te  of Europe, there  is perm anent 
peace ahead fo r th is  coun try  fo r some 
years to  come.
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Choosing the Salesman to Fit the 
Territory.

One morning last May, a soiled 
and somewhat crumpled letter stray
ed into the immaculate offices of a 
New York wholesale establishment. 
It was scribbled with a stub-pointed 
indelible and stamped with the much- 
maligned postmark of Oshkosh. The 
secretary of the firm opened it, read 
the contents amusedly and tossed 
it to the sales manager.

“Here’s some horny handed ruf
fian thinks he can sell goods,” the 
secretary cynically commented. “Bet 
he got ambitious reading the adver
tisement of some correspondence 
school.”

The sales manager slowly decipher
ed the communication. Then he turn
ed to the secretary. “Bob,” he said, 
“you’re not very complimentary. You 
forget that I hail from the backwoods 
myself. Ju s t because you’ve never 
been outside this hectic burg, you 
seem to think folks who don’t meas
ure up to your standards and sport 
a silk shirt are all hicks and yokels. 
This chap apparently knows farm life, 
can talk the farmer’s lingo and sounds 
dead earnest. I ’m going to mail his 
application to Frank Welsh, at Oma
ha, and see if he can use him.”

The sequel to this conversation— 
which in substance is true— was that 
the branch manager hired the “hick” 
—and he made good. He spent three 
days at the office absorbing infor
mation as greedily as a small bov 
gobbles mince pie, and the first twen
ty-four hours out sold a $6,000 order 
to the local farmers’ co-operative so
ciety. He had known the members 
all s;nce childhood, understood their 
problems and was not afraid to put 
on his blue overalls and demonstrate 
the practical mechanical features of 
his narticular tvoe of farming imple
ment. Moreover, the natives were 
not overawed by his “line of talk,” 
and appreciating local agricultural 
conditions he had a tremendous 
bulve on competitive salesmen wffio 
could not meet their potential cus
tomers on a common footing.

Discuss this subiect with the of
ficials of anv firm who direct the field 
work of a force of a hundred or so 
and you will find that in manv spe
cialized industries thev are getting 
awav from the man who can sell any
thing from lingerie to pick-axe« 
Nowadavs it is not so much the stunt 
to stock a merchant because of the 
inherent virtues of your merchandise, 
but rather because of the service 't  
performs to the ultimate consumer 
Consequently, the most successful 
salesmen to-day. are those who have 
a long familiarity with the market

and its requirements. Then if your 
proposition has merit they can dem
onstrate its particular fitness to exist
ing conditions.

“Set a thief to catch a thief,” is 
the old maxium handed down to us 
from the brave days of Dick Turpin 
and the Bow Street runners, and sim
ilarly you will find the most success
ful salesmen selling to merchants are 
those who have actually served be
hind the counter. Too many of us 
have imagined that to make good on 
the road a man must necessarily be 
suave, polished and possess an inex
haustible repertoire of funny stories, 
which has resulted in thrusting a lot 
of square pegs into round holes and 
kidding ourselves that we were get
ting away with it.

More recently, however, the man 
with the check suit and giddy cravat 
has been replaced by the specialist 
who knows his job from the inside 
looking out. By mere force of ora
tory and highly developed persuasive 
powers the first individual may have 
been able to open up new accounts— 
but he couldn’t hold them. He didn’t 
wear well. W hen the first blush of 
en th u s ia s t had worn off and the 
prospect was faced with cold, cruel 
facts, he was likely as not to wire a 
cancellation—collect. The spellbinder 
wTas a once-rounder. H e didn’t re
peat. So it is to the less spectacular 
but more loyal and conscientious class 
of salesman that your analytical m an
ager is nowadays turning.

I recall the experiences of one na
tionally knows paint, dry color and in
secticide manufacturer in building up 
a sales force from small town m ater
ial. One particular case sticks in 
mind. The son of an im portant coun
try  agent wanted a job as traveling 
representative. He was a mild man
nered chap of 35. had studied medic'ne 
and had been house physician in a 
private sanitarium. Frankly, he did 
not have the customary earmarks of 
the professional salesman—pep, gin
ger and all that stuff—but more as a 
m atter of policy he was given a trv- 
out. As a result he sold practically 
every drug store on his territory, dug 
up many new and unsuspected classes 
of trade and landed a very valuable 
contract with the state institution— 
because he knew the ropes. H is un
assuming wrays and lack of boisterous 
enthusiasm inspired confidence with 
professional men and fitted him ad
mirably for a somewhat difficult te rri
tory.

Another instance comes to mind— 
that of a voung electrical engineer 
who was working for a telephone 
company on the Pacific Coast. He 
had a college and technical education.

but was ambitious to get into the 
selling game. So he applied for a 
position and was placed on a trade 
sales territory  in the mountains oi 
Colorado and the deserts of New 
Mexico. In spite of his lack of 
knowledge of retail conditions he 
buckled right in and beat his sales 
quota. But when January first rolled 
around he was offered a $300 raise, 
in spite of the fact tha t he had made 
a sacrifice of a clear thousand a year 
in taking up the selling position. So 
he decided to quit. Fortunately, a 
visiting departm ent manager from 
headquarters heard of the circum
stances and instructed the local man
ager to send him to New York. There 
it was discovered that he had a flock 
of friends among the big electrical 
trade in Pittsburgh and the Eastern 
states and had always been somewhat 
of a recognized authority on prob
lems of arm ature insulation.

Instead of letting him break away, 
he was placed in charge of a specialty 
territory, where he could cash in on 
his technical experience. Now, after 
two years, he is manager of insulat
ing material sales, and one contract 
alone runs above the $200,000 mark. 
He has installed a battery of dipping 
tanks for a particularly complicated 
insulation process used in connection 
with Government work. Out in New 
Mexico he was another square peg 
in a round hole. So even among an 
established sales force, an adjustment 
of territories based upon previous 
training and selling inclinations may 
result in improved efficiency.

In a recent address before the 
Cleveland Advertising Club, Robert 
E. Fowler, of the Butterick publica
tions. referred to a case where a top- 
notch salesman from the East was 
transferred to a territory west of the 
Rockies and promptly fell as flat as 
a flapjack. I recall a similar instance 
where the man in charge of a Bir
mingham territory  was sw itched to 
Rochester and performed the same 
unhappy feat. And we all know big 
city men who have failed in the coun
try towns, and vice versa.

There is one manufacturer of trade- 
marked furniture who has an un
breakable rule never to hire a sales
man who has sold a competitive ar
ticle. This may sound like some freak 
idiosyncrasy but apparently he gets 
away with it. His explanation is that 
he doesn’t want his men to know too 
much about the other fellow’s prop
osition. He feels that if they do, it 
weakens their presentation. This 
manufacturer prefers to take a man 
and develop him his own way. Then 
he fills the new representative so full 
with his own selling argum ents and 
brass tack facts that he fairly bub
bles over with enthusiasm. In choos
ing his men, he gives preference to 
those who have sold his line in a re
tail way. and had actual floor experi
ence in furniture stores, so they can 
approach the merchant from a retail 
angle and with a more sympathetic 
understanding of merchandising prob
lems.

Choosing the man to fit the terri
tory is not the simple job it has often 
been cracked up to be. I t  involves

a careful study of certain human 
qualities, selling tendencies and the 
peculiarities of the trade and terri
tory to be covered. And even then, 
queer experiences will often contra
dict your most careful calculations, 
as Bobbie Burns reminds us in his 
reference to the best laid plans of 
both mice and sales managers.

Frederich C. Kuhn.
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Gabby Gleanings From Grand Rapids
Grand Rapids, Feb. 19—George A. 

Pierce, who has covered Northern Mich
igan for the past twelve years for the 
Schmid Chemical Co., Jackson, has 
transferred himself to the Brunswick 
Tablet Co., of Chicago. He will make 
no change of territory and will continue 
to make Grand Rapids headquarters.

Salesmen of wholesale grocery houses 
throughout New Hampshire co-operated 
with Federal Food Administrator Hunt- 
ley Mi. Spaulding in securing pledges 
from the retail grocers of that State 
during the recent drive, the salesmen 
explaining the situation briefly, and nine 
times out of ten Securing the grocer’s 
signature. Pledge posters were dis
tributed by the salesmen, and, following 
this, upon receipts of complete returns 
from the initial campaign, the State will 
be divided into units and women’s or
ganizations given the task of calling 
upon every retail grocer who has not 
thus far signed the pledge.

It has been found in St. Louis that 
fully 75 per cent, of retail grocers de
pend upon traveling men for informa
tion about business conditions, and also 
about food administration measures. 
These grocers can not attend meetings; 
therefore, the St. Louis Committee of 
the Food Administration, under Chair
man W. F. Gephart. recently called a 
conference of traveling grocery sales
men, at which Food Administration ex
perts explained the work of regulation. 
More than 100 salesmen attended the 
meeting, and results were so good that 
other meetings will be held at frequent 
intervals to explain changes in the food
saving programme.

John Thomas Batts, the newly-elected 
chairman of the Industrial Committee 
of the Grand Rapids Association of 
Commerce, announces his intention of 
enlisting the traveling men of the city 
in the work of his committee, the same 
as Editor Stowe, of the Tradesman, did 
during the two years he served the old 
Board of Trades in the same capacity. 
Mr. Stowe also gave the traveling men 
deserved recognition during the two 
years he served as President of the 
Board of Trades, since which time we 
have had no particular standing with 
the organization. Mr. Batfs announce
ment will be received with pleasure by 
the local members of the traveling fra
ternity and we will do all we can to 
assist him in making his alliance with 
us a success.
Bottom Facts From Booming Boyne 

City.
Boyne City, Feb. 19—Boyne City is 

very much excited over the prospect of 
a new industry that will add very ma
terially to its monthly income. The 
newly-organized Chamber of Commerce 
is the guilty party in the prosecution of 
this scheme. Boyne City has found out 
that “we” can get what “we” want by 
going after it, instead of waiting for 
“them” to bring it to us.

Boyne City has secured the headquar
ters of the County Agricultral Agent for 
Charlevoix county. C. F. Smith, of 
East Lansing, has arrived and com
menced the organization of the district. 
Mr. Smith comes to us as a thoroughly 
practical man whose work will be of 
immense benefit to the farmers. As 
Boyne City is the center of the county, 
with good roads in every direction, 
farmers of the county are assured of the 
best of attention.

Either a feast or a famine. Two 
weeks ago the B. C., G. & A. was scrap
ing the bottom of the coal bin. Some
thing must have busted down the line, 
for now the sidings are full. Now if we 
could only get a little kerosene. Not a 
bit in town and it now appears that 
everybody has been depending on John
D. for tnc eats. Where we have been 
demanding five ,or ten gallons, we are 
now begging, “Oh. for one gallon of 
oil, Mister, only one gallon of oil.”

Seems queer to us to  read of Grand 
Rapids out of its banks and the H uron 
River chasing its friends to the high 
spots, with snow here two feet deep and 
never a  thaw since early winter.

There is talk of completing the Boyne 
City-Boyne Falls road with cement this 
coming spring. This summer will see a 
complete stretch of new road from 
Boyne Falls to Charlevoix through the 
heart of Boyne City and along the north 
shore of beautiful Pine Lake. Maxy.

George W . Leedle, Marshall. 
V ice-P res iden t M ich igan Reta il H ardware 

Association.

Additional Regulations For Sale of 
Food Products.

Washington, D. C., Feb. 18—Amend
ments and additions to the regulations 
governing the importation, storage and 
distribution of food commodities and 
feeding stuffs have been issued in 
pamphlet form by the United States 
Food Administration. These new rul
ings apply to all licensees except salt 
water fishermen, whose business does 
not extend beyond primary consignment, 
and millers of wheat and rye, with 
plants having a daily capacity of less 
than seventy-five barrels. The amend
ments and additions given in this com
pilation became effective Jan. 28, except 
those governing manufacturers and dis
tributors of feeding stuffs, which will 
be in force Feb. 15.

Profiteering through unnecessary 
transactions is eliminated by the rule 
which forbids the resale of food com
modities within the same trade, without 
reasonable justification. It is clear thkt 
the particular lot of goods whose resale 
is proposed will go through to the re
tailer at a lower price if the wholesaler 
who now owns them sells direct to the 
retailer instead of to another whole
saler, who would add a second wholesale 
profit on the same lot of goods.

The rules include specific regulations 
governing acceptance and unloading of 
perishables. This will avoid an undue 
accumulation of perishable shipments at 
terminal points, tying up transportation 
and will reduce the possibility of waste 
to a minimum. The rules recommend 
the parties to make definite contracts so 
as to avoid disputes, and define clearly 
the right of shipper and receiver.

The rules concerning fresh fruits and 
vegetables were prepared after a con
ference with shippers and receivers of 
perishable food commodities, and have 
been based on recommendations from 
them, in order to meet conditions which 
have resulted in great waste of these 
products throughout the country. These 
rules also apply to dried peas and beans.

The new rules provide that live poul
try containing in their craws more than 
one ounce of feed for each two pounds 
in weight, or dressed poultry containing 
more than one-fifth ounce of feed for 
each two pounds in weight, shall not be 
offered for sale. They also provide that 
poultry feed must not contain any wheat 
fit for human consumption, and in no 
event shall the amount of wheat exceed 
10 per cent.

Fresh meat and fresh meat products, 
fresh or frozen fish, eggs and butter 
held in cold storage for a period of 
thirty  days or more must be marked 
“cold storage” and sold as such. L i

censees are not permitted to  remove 
“cold storage” stamps from such m ark
ed foods or their containers.

All m anufacturers of lard substitutes 
are brought under license, with regula
tions which prohibit speculation and 
hoarding, at the same time shortening 
the channels of trade and eliminating 
unnecessary distributing expenses.

No edible oils used in manufacturing 
may be kept on hand or held under con
tract in excess of reasonable require
ments for a reasonable length of time. 
This, of course, makes allowances for 
amounts which must be carried in seasons 
of scant or no production. The licensee 
will not be allowed to have in his pos
session any lard substitute not of his 
own manufacture.

No m anufacturer Will be permitted 
to carry any lard substitute in stock for 
more than thirty days. A t no time can 
he make contracts for the sale of his 
products in greater quantities than he 
can m anufacture in that period ; nor can 
he contract for shipment or delivery 
more than thirty days a fter contract is 
made, unless it is with a nation at war 
with Germany, or with Federal, state, 
county or municipal governments.

The new regulations cover all import
ers, crushers, refiners and dealers in 
copra, copra oil, cocoanut oil, palm ker
nels, palm kernel oil, palm oil, imported 
peanuts and the oil from imported pea
nuts, and imported soy beans and their 
oil. Only with the written consent of 
the United States Food Administration 
may a licensee have any of these ma
terials on hand for more than sixty' days 
after they reach the United States. He 
will not be allowed at any time to make 
contracts for the sale of any of these 
commodities or their products except 
against his actual purchases at the time. 
In order to check on this, the Food Ad
ministration requires from every im
porter a copy of all contracts, to be 
mailed to W ashington within three days 
after they are made.

No licensee will be allowed to sell to 
any person, firm or association not reg
ularly engaged in the distribution or use 
of these commodities, nor will resales 
within the trade be permitted. No 
crusher will be allowed to have under 
his control a t any time raw materials 
in quantities above his normal crushing 
capacity for a period of six months, nor 
more of the oils than the equivalent of 
his production fo r two months. All re
finers are required to adjust their pro
cesses to produce the largest practicable 
yield of edible oil, and are prohibited 
from having under control more oil than 
would meet their reasonable require
ments for a reasonable length of time.

Unless permitted by the Ufiited States 
Food Administration, no licensee can 
sell wheat or rye, except mill feed, for 
feeding purposes or use wheat or rye in 
m anufacturing or mixing feeds. There 
is an exception to this, however, poultry 
or pigeon feed may contain not more 
than 10 per cent, of wheat or rye unfit 
for human consumption.

In any sale of feeding stuffs the 
licensee must not take more than a 
reasonable profit over the average cost 
of his stock of any commodity on hand 
or under control, not at that time con
tracted to be sold. In arriving at the 
cost of corn or oats he must take into 
consideration the gain or loss resulting 
from any hedging transaction on a grain 
exchange.

The pamphlet is intended as a supple
ment to the rules and regulations issued 
in November and is being mailed to 
licensees to-day. One feature of con
siderable value is the interpretations and 
rulings which follow the amendments 
and additions.

The new rules directly apply to li
censees only, but indirectly apply to re
tailers who are not licensees. The lat
te r are held to obey them on pain of 
having their supplies cut off.

Killing of Hens and Pullets Forbid
den.

Washington, D. C., Feb. 18—The 
United States Food Administration has

now forbidden licensed trading in live 
or freshly killed hens and pullets. Li
censed dealers have been notified that 
fresh stock of this kind already pur
chased must be disposed of by Feb. 23 
and that additional stock may not be 
purchased. They may still handle stored 
or frozen stocks.

By restricting the killing of chickens, 
which should soon be heavy layers, the 
Food Administration hopes to increase 
the production of eggs, adding to the 
available market supply and at the same 
time allowing them to go into storage 
during the season of high production at 
a price which will not necessitate un
reasonable figures for storage eggs next 
fall and winter. Further slaughter 
would possibly reduce this year’s pro
duction to the danger line.

Increased cost of feeding, combined 
with present attractive market prices, 
has influenced many poultry raisers to 
dispose of birds which should add to 
the spring and summer egg production. 
If the slaughter should continue at the 
rate which has ruled in recent months, 
there would be a very real shortage of 
eggs this spring, with correspondingly 
high prices paid for those placed in 
storage.

Both the Food Administration and the 
Department of Agriculture have advised 
saving all hens and pullets for egg pro
duction. The Food Administration some 
time ago requested dealers to reduce the 
slaughter of possible egg producers, urg
ing them to procure wherever possible 
cocks and cokerels. It has now taken 
a further step and placed a full power of 
its authority behind a definite prohibi
tion. Failure to observe this ruling 
would constitute a violation of the Food 
Control Act. It would be followed by 
revocation of license or could be punish
ed by a fine of not more than $5,000, by 
imprisonment for not more than two 
years, or all three.

Brubaker Comes to Life Again.
Mears, Feb. 19—Don’t infer from the 

fact that I have not registered a kick for 
a long time, that I am not reading the 
Tradesman regularly. Trouble is, I 
agree with everything. Nearest thing 
to a holler is in the printed poem in last 
week issue, at onlv one word. That 
is HOPELESS.

I admit to wheatless, eatless, meatless 
and all the rest of the less days, but I 
don’t like the idea that any one will 
allow themselves to think it possible to 
have even one little hopeless minute 
enter their minds.

To change the subject, When, oh, 
when are we going to get on a sugar 
card basis?

Also where are we going to get the 
cereals to use as substitutes? The peo
ple are living up to the flour law nobly, 
but the drain on rice, oats and oatmeal 
will clean them out of the market in 
sixty days.

Reverting to sugar again, why is the 
manufacture of candy not prevented? 
People would rather deny themselves 
candy than let fruit spoil next summer 
for want of sugar. Chronic Kicker.
Meeting of Butter and Egg Associa

tion.
Detroit, Feb. 19—The Michigan 

Poultry, Butter and Egg Association 
will hold its annual meeting at the 
riotel Statler, D etroit, on Monday and 
Tuesday, Feb. 25 and 26.

We expect to have a W ar Meeting 
and expect to have with us a member 
of the National Food Administration 
from W ashington, the Food Admin
istrator for Michigan, the Dairy and 
Food Commissioner, Mr. Seibels, man
ager of the National Association also 
a prominent speaker who has been 
over to Europe studying the war con
ditions.

This, perhaps, will be one of the 
greatest meetings ever held in Mich
igan, as no doubt there will be more 
members attending this meeting than 
any meeting ever held in the past.

Please give the above as much pub
lication as possible.

D. A. Bentley, Sec’y.
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M ichigan B oard of P h a rm acy . 
P re s id e n t—L eo n ard  A. S'eltzer, D e tro it. 
S e c re ta ry —E dw in  T. Boden, B ay  C ity. 
T re a s u re r—G eorge F. Snyder, D etro it. 
O th e r M em bers—H e rb e r t H . H offm an, 

S andusky ; C harles  S. K oon, M uskegon.

M ichigan S ta te  P h a rm a c e u tica l A sso 
cia tion .

P res id e n t—P . A. Snow m an, L apeer. 
S ec re ta ry —F . J . W h ea to n , Jack so n . 
T re a s u re r—E . E . F a u lk n e r, Delton. 
N e x t A nnua l M eeting—D etro it.

M ichigan P h a rm aceu tica l T rav e le rs ’ A s
socia tion .

P re s id e n t—W . F . G riffith , H owell. 
S e c re ta ry  a n d  T re a s u re r—W a lte r  S. 

L aw ton , G rand  R apids.

Sugar Substitutes in. Drugs.
N ever before in the h isto ry  of the 

d rug  trade in th is coun try  has the 
com pounding pharm acist found h im 
self runn ing  sh o rt of sugar fo r p re 
scription and m edicinal purposes. 
B ut when it became necessary  some 
weeks ago to  ge t along w ith sm all 
em ergency supplies for prescrip tion  
w ork the pharm acists p rom ptly  took 
up the question of sugar, technically 
studying ways of conserving th is in 
gredient. N ow  E uropean  experience 
with w ar shortage will be u tilized in 
the  em ploym ent and standard ization  
of sugar substitu tes in m edicine. In  
England the pharm acists p rom ptly  
m et sugar shortage  w hen it was found 
th a t each pharm acist had to  re ly  up
on his own ingenuity  for providing 
substitu tes, and put an end to  con
fusion by the  publication of a w ar 
em ergency form ulary  con tain ing  fo r
m ulas for 130 preparations which con
tained e ither sugar o r glycerin. T his 
form ulary was published as an adden
dum to the B ritish  Pharm acopoeial 
Codex, and was approved by the N a
tional health  and m edical authorities. 
Such form ulas thereby  becom e legal 
standards, and physicians are expect
ed to  prescribe and pharm acists to 
dispense them  accordingly. G ener
ally speaking, the principal substitu tes 
fo r sugar are: (1) D iluted glucose 
contain ing  90 p arts  of glucose and 
10 of distilled w'ater, and (2) an a r ti
ficial syrup o r syrup substitu te  know n 
as “syrupus factitius” com posed of:

T rag acan th  ................................  0.7
C hloroform  ................................ 0.5
D istilled w ater to  .............. 100.00
No use has been m ade of saccha

rine.
G lycerin being in sh o rt supply as 

well as sugar, the  difficulty has been 
overcom e in som e cases by leaving 
it out, in o thers by using  alcohol, and 
in o thers by using m ucilage of tra g 
acanth. T he Pharm aceutical E ra  pub
lishes about th ir ty  of these official 
B ritish  form ulas. In  th is co u n try  it 
m ay no t be necessary  to  use substi
tu tes to  such an extent, bu t should 
the  em ergency arise, pharm acists can 
be depended upon to  m ake p rom pt ad

justm ents. Speaking of substitutes 
for sugar and glycerin, Prof. Wim- 
mer, of the New York College of 
Pharmacy, said recently that the 
quantities of sugar and glycerin used 
in compounding medicine are so large 
that unrestricted use might become 
a real factor in shortage. Substitu
tion calls for detailed adaption of dif
ferent ingredients to different pur
poses. Saccharine at $40 a pound is as 
cheap a sweetener as sugar, but its 
use should not be perm itted in any 
preparation which depends for its em
ployment entirely, or in part, upon 
the presence of sugar, especially 
where used as food. The use of glu
cose will lend consistency and pre
serving quality to many galenicals in 
which sugar has been used. Honey, 
manna, and molasses are satisfactory 
substitutes for other compounds. E x
periments with a mixture of 75 per 
cent, corn syrup and 25 per cent, w a
ter show that this mixture has a vis
cosity practically the same as that of 
official syrup. Corn syrup and glu
cose with a small percentage of sac
charine for sweetening meets some 
purposes, and the tendency toward 
fermentation in such substitutes is 
overcome with a small percentage of 
chloroform. To save glycerin, it may 
be omitted entirely where the content 
is small, or unessential, and other 
preparations can be substituted for 
glycerin in hair tonics, face lotions, 
creams and toilet articles generally, 
reserving glycerin for preparations 
where physiological activity depends 
entirely upon the presence of gly
cerin.

Remarks by the Junior Clerk.
T he quickest w ay to  get business 

is to  go a fte r it.
T h e  sh o rt cut doesn’t alw ays lead 

in the rig h t direction.
Do you sell the goods or ju st pass 

them  over the  counter?
T he success of the self-m ade m an 

is due to  self-m ade opportunities.
An op tim ist is a m an w ho lays by 

a little  sunshine for a ra iny  day.
Success come to  him  who goes a fter 

w hat the o th er fellow is w aiting  for.
If  you d idn’t get w hat you w ant 

be thankful you didn’t get w hat you 
didn’t want.

An op tim ist has been defined as a 
m an who doesn ’t look a t the  inside 
of a sandwich.

D on’t say, “T h ere ’s som eth ing  ju st 
as good.” T h a t phrase  does not sound 
righ t to  a lo t of people.

T h is is the  w in ter of d iscon ten t for 
the ice-m an who can’t sleep for cal
cu la ting  the  coal-m an’s profit.

B righ t ligh ts in a sto re  are n o t as 
expensive as poor ones.

N O W  is  th e  T im e  to  B u y

S e a s o n a b le  G o o d s
ARSENATE OF LEAD

PARIS GREEN 
TUBER TONIC

ARSENIC COMPOUNDS 
BLUE VITRIOL 

SULPHUR
COLORED PAINTS 

WHITE LEAD 
LINSEED OIL

TURPENTINE, Etc.
During the season of 1917, there was a time when the manu

facturers and wholesalers could not fill their orders for Insecticides, 
on account of an unusual demand which was prompted by state 
and government officials.

The federal government has recently called for a report 
from all of the manufacturers and wholesalers of Insecticides, 
and the government states clearly that they must know upon 
what parties they can rely for the proper distribution of In
secticides at the right time during the coming season*

A  word to the wise is sufficient and we would advise that 
the retailers buy Insecticides early because we may be called upon 
later to distribute the same according to the command and 
direction of the federal government.

This message is to our customers and we trust w ill be thor
oughly considered.

Hazeltine & Perkins Drug Go.
Grand Rapids, Michigan

L IT T L E
D U T C H  M A S T E R S  

C IG A R S
Made in a Model Factory

Handled by All Jobbers Sold by All Dealers
Enjoyed by Discriminating Smokers

They are so good we are compelled to work full capacity 
to supply the demand

G. J. JOHNSON CIGAR. CO., Makers
GRAND RAPIDS
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Experience of a Michigan Woman in 
Washington.

W ashington, D. C., Feb. 19—As one 
of a class of housekeepers burdened by 
a sense of duty to their country, I 
write to ask if "conservation,” “food
saving,” “win-the-war-bythrifting,” 
etc., etc., might not be more evenly 
divided, beginning at the top with the 
lawmakers, the innumerable admin
istrations, commissions, and leagues, 
and not letting it appear that the 
housekeeper is the only offender in 
the m atter of waste? We are being 
subjected to a species of govern
mental nagging about saving things 
that we have never consciously w ast
ed, and that we now use with slavish 
carefulness. We are even being 
threatened that certain administrative 
“Gobberluns will git us if we don’t 
watch out” and save something more, 
and it begins to irritate rather than 
encourage us. No woman will be a 
patriot on compulsion, and we resent 
it especially here in W ashington, 
where we can see the wastefulness 
in high places which more than off
sets any possible economy on our 
part.

For months my mail has been bur
dened with letters and pamphlets urg
ing me to thrift and efficiency in my 
country’s cause. I am not more opu
lent than my neighbors, nor the chief 
of sinners in wastefulness, and yet I 
have received as many as seven copies 
of the same National Emergency 
Food Garden Commission pamphlet 
in a week. Insatiate Garden Com
missioners, would not one suffice? 
Each pamphlet was marked “1 ct. 
paid,” but were there not six cents 
wasted in postage, not to mention the 
valuable print paper?

Then there is an endless stream of 
envelopes tilled with cards for us to 
sign ( I ’ve only received two a day 
so far), pledging ourselves to all 
sorts of vague good works in thrifti
ness and still further crowding our 
already overworked postal service. 
As a reward for co-operation in these 
nebulous schemes, we are authorized 
to hang in our windows (for five cents 
each) some rich red and yellow cards 
to influence our neighbors to go and 
do likewise. The cards may not suit 
your “color scheme,” that fetich of 
modern housekeepers, and your whole 
nature may be opposed to this sort 
of “sounding a trumpet before you, 
and appearing unto men to fast,” but 
it is darkly hinted that a failure to 
hang these banners on the outer wall 
is strong evidence of pro-Germanism.

We are advised to eat mushrooms 
at ninety cents a pound instead of 
mutton at forty; to eat ice cream in
stead of bacon, although it seems a 
poor flavoring for the humble dish 
of baked beans; and we must eat oy
sters at, all times, although this winter 
they have been forty cents a pint, 
about an inch long, and tasting as 
if they had been caught in a parlor 
aquarium.

But above all we are urged to save 
coal, and are frequently compelled to 
do it, even the cost of health to our 
families, and that is my chief griev
ance with the men higher up. W hy 
might not a little economy in this 
commodity be practiced around the 
Government offices and numerous ad
ministrations and bureaus, if only as 
an example to the almost forgotten 
private citizen? The overheating of 
our public buildings is notorious, and 
the overlighting ought to be,for it is 
just as flagrant. Both could be re
duced with great advantage to health 
and economy in coal. I never go by 
the Capitol on the brightest day, even 
on Sunday or when for any reason the 
houses are not in session, without see
ing great lines and clusters of electric 
lights in committee rooms and corri
dor's burning as gayly as if it were 
midnight. The Capitol is a well-light
ed building as a whole, and there cer- 
tanly can be no need of electric lights 
in hall windows at the very moment 
when the sun is streaming over them.

I t  is the sam e in m any of the  D ep art
m ents, and while, of course, as an 
A m erican I g lo ry  in our indifference 
to  trifles, as a taxpayer I could w ish it 
o therw ise.

Q uite recen tly  I had a personal ex
perience th a t I th ink  of in the evening 
when arrang ing  the dim religious 
tone a t which I conscientiously  keep 
m y own sm all ap artm en t a fte r dark. 
I had occasion to  visit a G overnm ent 
office about noon on a brillian t day, 
the sun on the snow  m aking an alm ost 
blinding light. T he office w as a sm all 
one, w ith only tw o desks. T here  was 
one very large south  window, w ith 
such a flood of sunshine pouring 
th rough  it th a t it even filled the  bleak 
little  partitioned  vestibule w here we 
were privileged to wait, and yet, over 
the heads of the tw o young  men at 
the desks, there  was a blazing elec
tro lie r w ith th ree  extra-sized  globes. 
A fte r w aiting  som e tim e I realized 
th a t both  young m en w ere so abso rb 
ed in their efforts to  keep dem ocracy 
alive th a t they  could no t take tim e to 
p ress an extinguish ing  bu tton , any 
m ore than  they  could look up, much 
less stand  up, and speak to  tw o g ray 
haired  and obviously respectable 
ladies who stood w aiting in the door. 
W e had come to ask a legitim ate  and 
perfectly  sim ple service of their 
branch of our G overnm ent, so we fin
ally forced ourselves on their a tte n 
tion. A fter estab lish ing  a rapproche
m ent, so to  speak, and g e ttin g  th rough  
our sim ple business, I gently  sug
gested  the conservation  of light, which 
was m et w ith a w arn ing  look of “Do 
you know  the penalty  for obstructing  
the p rogress of th is w ar?” and receiv
ed no o th er answer.

T u rn in g  a little  light of ano ther 
kind than  electric in to  som e of these 
offices m ight help to  win the w ar 
w ithout so m uch sacrifice on the p a rt 
of private housekeepers.

Sarah Sarall.

One Pound of Sugar Per Week Too 
Much.

Grand Rapids, Feb. 19—I note by 
the Tradesm an that the retail gro
cers in several Michigan villages have 
adopted a card system for the sale of 
sugar and in some instances are mak
ing a pound per week per person the 
basis of sales.

P erm it me to  say th a t th is is not 
conserving the sugar supply, as it is 
allow ing the  household  m ore sugar 
than  it consum es in tim es of a p len ti
ful supply. Mr. H oover’s lim it is 
th ree-q u arte rs  of a pound per person 
per w eek and even this m ore than  the 
consum ption in the past, as you will 
see by the following.

F o r several years the per capita  con
sum ption in the U nited  S ta tes has 
ranged  betw een 83 and 85 pounds per 
annum . W hile there  are no figures 
available to  prove the  sta tem ent, some 
people fam iliar w ith the situation  have 
estim ated  th a t about 50 pounds of 
th is am ount is used in the  m anufac
ture  of candies, canned fruits, jellies, 
jam s, baked goods, etc., which would 
leave about 35 pounds per capita  to  
be used in the household.

The manufacturer has had his sup
ply cut down to 50 per cent, of his 
normal consumption and at this sea
son of the year, when there is no 
canning or preserving done at home, 
the housewife should be able to get 
along nicely with half a pound per 
person per week, and if she follows 
all of the suggestions in her Hoover 
pledge, even this would be more than 
her actual requirements.

Charles N. Remington.
Nerve.

“That man Jones,” yelled Jimson, 
“has more nerve than all my neigh
bors put together.”

“What’s he done?” enquired an 
interested friend.

“Why, last night he came to my 
house to borrow a gun to shoot a 
dog—and it was my dog.”

R ed  C r o w n  
G a s o lin e  fo r  P o w e r

The modern motor and improved carburetors have demon
strated beyond question that gasoline made especially 

. for motor fuel—as Red Crown is made—will give the most 
power—the most speed and the most miles per gallon.
Red Crown, like your automobile, is built to specifica
tions and Red Crown specifications have been worked 
out by the most eminent petroleum chemists and auto
mobile engineers available.

Red Crown contains a continuous chain of boiling point 
fractions, starting at about 95 degrees and continuing to 
above 400 degrees. It contains the correct proportion of 
low boiling point fractions to insure easy starting in any 
temperature—the correct proportion of intermediate boil
ing point fractions to insure smooth acceleration—and the 
correct proportion of high boiling point fractions with 
their predominence of heat units to insure the maximum 
power, miles and speed.
These are the things that make Red Crown the most ef
ficient gasoline possible to manufacture with present day 
knowledge.

For sale everywhere and by all agents and agencies of

STANDARD OIL COMPANY
(INDIANA)

Chicago U. S. A.

Public T elephones
Wherever busy men and women may be—in large 

places or small—public telephones place the conven
ience of telephone service (both local and long
distance) within easy reach.

The Blue Bell Telephone Sign points the way to 
public telephones. When you want to save time and 
effort, just look for the Blue Bell Sign and TELE
PHONE.

Public telephones are found at railroad stations, 
hotels, restaurants; in cigar stores, drug stores and 
other places where they are easily accessible to the 
people.
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GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six hours of mailing, 

and are intended to be correct at time of going to preaa. Prices, however, are 
ii«i»u to change at any time, and country merchants will have their orders filled 
at market prices at date of purchase.

ADVANCED DECLINED
Am m onia Baskets

L im a  BeansBeechnut Gum Tw ine
Hom iny
Barley
Tapioca
Je lly
Common Salt 
Shoe B lackinq

A M M O N IA  
A rc t ic  Brand

12 oz. 16c, 2 doz. box 2 60
16 oz. 25c, 1 doz. box 1 75
32 oz., 40c, 1 doz. box 2 85

A X LE G R E A 8E  
F raz e r’s

l ib . wood boxes, 4 doz. 3 00 
l ib .  t in  boxes, 3 doz. 2 35 
3% lb. t in  boxes, 2 dz. 4 25
101b. pails, p e r  doz. . .6  00 
161b. pails , p e r  doz. . .7  20 
26!b. pails , p e r  doz. ..1 2  00

B A K E D  B EA N S
No. 1, p e r  doz................. 1 35
No. 2. p e r  doz.................. 2 25
No. 3, p e r  doz.................2 75

BATH BRICK  
E n g lish  ...........................  95

Clams
L ittle  N eck, 1 lb .......... . 1 60

Clam Bouillon 
B u rn h a m ’s )4 p t ........... 2 26
B u rn h a m ’s  p ts ............... 3 76
B u rn h a m ’s  q ts ............... 7 60

Corn
F a ir  ......................... ..
Good ............................... 1 85
Fancy .......... .

French Peas 
M onbadon (N a tu ra l)  

p e r doz...................
Gooseberries 

No. 2. F a ir  ...............
No. 2, F a n c y  ...............

Hominy
S ta n d a rd  ....................... 1 25

Lobster
X, lb .................................. .. 1 20
)4 lb .................................. . 3 10
P icn ic  F la t  ................. . 3 75

BLU IN G
Jen n in g s ’

C ondensed P e a r l  B lu ing  
Sm all, 3 doz. box . . . .  1 95 
L arg e , 3 doz. box . . . .  3 40

B R E A K FA ST  FOODS 
B ea r Food, P e ttijo h n s  2 85 
C racked  W h ea t, 24-2 . .4  60 
C ream  of W h ea t . . . .  7 50 
Q u ak er Puffed  R ice . .  '4 30 
Q uaker P uffed  W h e a t 4 SO 
Q u ak er B rk fs t B iscu it 1 90 
Q uaker C orn F la k e s  . .  3 75 
W ash in g to n  C risp s  . .  2 SO
W h e a te n a ..........................5 10
G rape  N u ts  .................  3 85
S ugar C orn  F la k e s  . .  2 80
H olland R u sk  ............... 3 80
K rln k le  C orn  F la k e s  . .2  80 
M ap l-F lake , W hole

W h e a t .........................  6 06
M inn. W h ea t Food . .  6 50 
R alsto n  W h e a t Food

L arg e , 18s ............... 2 90
R sls to n  W h t Food 18s 1 95 
R o ss 's  W hole  W h ea t

B iscu it .......................
Saxon  W h ea t Food . .  4 60 
S hred  W h e a t B iscu it 4 26
TriBCuit, 18 ................. 2 25
P illsb u ry ’s  B es t C er’l 2 60 
>ost T o astie s , T -2  . .  8 80 

P o s t T oastie s , T -3 . .  3 30 
P o s t T a v e rn  P o rrid g e  2 80

BROOMS
F an cy  P a rlo r , 25 lb. . .  9 50 
P a rlo r , 5 S tring , 25 lb. 8 75 
S ta n d a rd  P a rlo r , 23 lb. 8 50
Com m on, 23 lb ..................8 00
Special, 23 lb ...............  7 75
W arehouse , 23 lb. . .  10 50

B R U SH E S
Scrub

Solid B ack , 8 in. . 
Solid B ack, 11 in.

1 00
___________ ____________ 1 25
P o in ted  E n d s  ............... 1 00

S tove
No. 3 ...............................  1 00
No. 2 ...............................  1 60
No. 1 ...............................  2 00

Shoe
No. 1 ...............................  1 00
No. 2 1 SO

M ackerel
M usta rd , 1 lb ...................  1 80
M usta rd , 2 lb ................... 2 80
Soused, 1)4 lb .....................  1 60
Soused, 2 lb ..............................2 76
T om ato , 1 lb ......................1 50
T om ato , 2 lb ...................  2 80

M ushroom s
B u tto n s , % s .................  0 3 0
B u tto n s , i s  ...................  0 6 0
H ote ls, I s  .....................  0 6 4

O ysters
Cove, 1 lb ...................  0 1  20
Cove. 2 lb ........................0 1  80

P lu m s
P lu m s ...................  1 6 0 0 2  30

P e a rs  In  S y rup  
No. 3 c an , p e r  dz . 2 6 3 0 3  00 

P e a s
M arro w fa t ........... 1 2 6 0 1  35
E a rly  J u n e  . . . .  1 6 0 0 1  60 
E a rly  J u n e  s lftd  1 6001  75 

P each es
P ie  .........................  1 2 5 0 1  63
No. 10 s is e  c an  p is  0 8  75 

P ineapp le
G ra ted  .................  1 7 6 0 2  10
Sliced ..................... 1 4 6 0 2  60

Pum pk in
F a ir  .................................. 1 30
Good ...............................  1 40
F an cy  .............................. 1 6 0
No. 10 ..............................2 90

R asp b errie s
No. 2, B lack  S y ru p  . .  2 33
No. 10, B lack  ............. 10 50
No. 2, R ed P re se rv e d  3 00 
No. 10, R ed, W a te r  . .  10 50 

Salm on
W arre n s , 1 lb. T a ll . .  3 35 
W a r re n ’s, 1 lb. F la t  . .  3 45
Red A la sk a  ..................... 2 86
M ed. R ed  A la sk a  . . . .  2 60
P in k  A lask a  ................... 2 20

S ard in es
D om estic, *4s ................  6 60
D om estic, )4 M u sta rd  6 60 
D om estic, % M u sta rd  6 26
N orw egian , ) 4 s ........... 15018
P o rtu g u ese , V4s  . . . .  30035 

S a u e r K ra u t
No. 8. c a n s  ..................... 2 76
No. 10, c a n s  ...................

S h rim ps
D u n b ar, I s  doz. ............. 1 26
D unbar, 1)48 doz. . . . .  2 40

No. 2 ............... 1 70 OUBQVUISn
Ño. 4 .............. 1 90 1 90

2 00
B U T T E R  

D andelion. 26c
COLOR 
size  . . 2 00

F a n c y  ................. ..
S traw b e rr ie s  

S ta n d a rd  ...............

C A N D L ES
Paraffine, 6s ................. 12)4

F an cy  ..............................
T o m ato es

No. 1)4 ...........................

2 76

1 40 
1 76 
8 «0Paraffine, 12s 

W ick ing  .........
13)4 
. 46

No. 2 ...............................
No. 10 ............... ..............

CA N N ED GOOD8 T u n a
O ase

A pples 
8 lb. S ta n d a rd s  . .  
No. 10 .....................

B lack b erries
2 lb .................................  ©2 25
S ta n d a rd  No. 10

B eans
Baked ................. 1 25 0 2  26
Red K id n e y ___  1 2601  86
S tr in g  ................. 1 5002  00
W ax  .....................  1 5 0 0  2 00

B lueberries
S ta n d a rd  ................... @1 75
No. 10 .......................  OS 00

@5 26
X s, 4 doz. in  c a s e  . . . .  
)4e, 4 doz. in  c ase  . . . .  
la . 4 doz. in  c a se  . . . .

4 60 
7 60 

19 00

@2 25

C A T SU P
V an  C am p’s, % p in ts  
V an  C am p’s  p in ts  . . .

1 90
2 75

@9 60 C H E E S E
A cm e ................... ..
C arson  C ity  . . . .
B rick  .....................
L e iden  ...................
L im b u rg e r ...........
P in eap p le  .............
E dam  ...................
S ap  S ago  .............
Sw iss. D om estic

0 2 9
0 2 8
0 8 2
0
0 8 2
O
o
o

CHEWING GUM 
A dam s B lack  J a c k  . . . .  65
A dam s S ap p o ta  ...........  70
B eem an ’s  P e p s in  ...........  65
B eechnut ...........................  70
D oub lem in t .......................  67
F la g  S p ruce  ; .............  65
H e rsh e y  G um  ...................  60
Ju icy  F r u i t  .......................  67
S te r l in g  G um  P e p ........ 65
S p e a rm in t, W rig ley s  . .  67
S p ea rm in t, 6 box  j a r s  8 85
T u c a ta n  .............................. 65
Zeno ......................................  65
O. K . G um  .........................  70
W rig leys  (5 box a s s td .)  65

CHOCOLATE  
W a lte r  B ak e r  & Co.

G e rm a n 's  S w ee t .............  24
P rem iu m  ............................ 86
C a raca s  .............................. 28

W a lte r  M. L ow ney  Co.
P rem iu m , )4s ...................  86
P rem iu m , )4s ..........  85

C L O T H E S  L IN E
P e r  doz.

No. 40 T w is ted  C o tton  1 65 
No. 50 T w is ted  C o tto n  2 00 
No. 60 T w is ted  C o tto n  2 60 
No. 80 T w is ted  C o tton  2 65 
No. 50 B ra id ed  C o tto n  2 25 
No. 60 B ra id ed  C o tton  2 40 
No. 80 B ra id ed  C o tton  2 90 
N o. 50 S ash  C ord . . . .  3 00 
No. 60 S ash  C ord . . . .  8 60
No. 60 J u te  ...................  1 25
No. 72 J u te  ...................  1 40
No. 60 S i s a l ................... 1 30

G alvan ized  W ire  
No. 20. e ach  100ft. long  1 90 
N o. 19, e ac h  100ft. long 2 10 
No. 20, e ac h  100ft. long  1 00 
N o. 19, e ac h  100ft. long  2 10

COCOA
Baker’s ................. .
C leveland  ................. .
C olonial, )&s ........
C olonial, f t s  ...........
Epps .....................
H e rsh e y ’s, Ms . . . .  
H e rsh e y 's , )£s . . . .
H u y le r .......................
L ow ney, M s ...........
L ow ney, M s ...........
Low ney, )4s ...........
L ow ney, 5 lb. c an s  
V an  H o u ten , M s . 
V an  H o u ten , Ms . 
V an  H o u ten , M s . 
V an  H o u ten , I s  . . .
W a n - E ta  ................. .
W ebb  ..........................
W ilbur, M s .............
W ilbur, M s .............

89
41
85 
83
42 
82 
30
86 
38 
87 
87
87 
12 
18 
86 
65 
86
88 
28 
82

COCOANUT 
D u n h am ’s  p e r  lb.

Ms. 5 lb. c a s e ......................83
Ms, 5 lb. c a s e  ...............
Ms, 15 lb. c ase  ...............  81
Ms, 16 lb. case  ...............  30
Is , 15 lb . c a se  .................  29
M s *  M s. 16 lb. c ase  . .  30
6 a n d  10c p a ils  ...........  4 25
B ulk , p a ils  .......................  j®
B ulk, b a rre ls  ................. ..
B a k e r 's  B ra s il S h redded  
70 5c p k g s .. p e r  c a se  8 00 
36 10c pkgs., p e r  c ase  8 00 
16 10c a n d  88 6c pkgs.,

p e r  c ase  .....................  8 00
B ak e rs  C anned , doz. 1 10

C O F F E E 8  RO ASTED

C om m on .........................  19
F a ir  .................................. 19M
C holce .............................. 2»
F an cy  .............................  *1
P ea b erry  .......................  28

S a n to s
C om m on .........................  20
F a ir  ..................................  >3M
Choice ...........................  21
F an cy  .............................  22
P ea b erry  ........................ 22

Maracaibo
F a ir  .................................. 24
Choice .............................  26

Mexlcan
Choice .............................  26
F an cy  ....................... .. 26

Guatemala
F a ir  .................................. 26
F a n c y  ...............................  28

P r iv a te  G ro w th  . . . .  26080
M andling  ...................  81085
A ukola ........................ 80082

M ocha
S h o r t B ean  ...............  26027
L ong  B ean  ...............  24026
EL L . O. G ...................  26028

B ogota
F a ir  .................................... 2«
F a n c y  .............................. 26
E x ch an g e  M ark e t, S tead y  
S po t M ark e t, S tro n g

P ack ag e
N ew  T o rk  B as is

A rbuck le  .....................  20 50
M cL aughlin ’s  X X X X  

M cL augh lin ’s  X X X X  
package  coffee is  sold to  
re ta ile rs  only. M ail a ll o r 
d e rs  d ire c t to  W . F . M c
L au g h lin  & Co., C hicago. 

E x t ra c ts
H olland, M gro . bxs. 95
Felix , M g ro ss  ...........1 15
H um m el’s  foil, M g ro . 85 
H u m m el's  t in . M gro. 1 43 

C O N D E N SED  M ILK
C arn atio n , T a ll ........... 6 30
C arn a tio n , B aby  ......... 6 20
H ebe, T a ll ...................  5 00
H ebe, B aby  ...................  4 90
P e t,  T a ll .........................  6 30
P e t, B aby  .....................  4 70
V an  K am p, T a l l ...........6 30
V an  K am p , B aby  . . . .  4 70

C O N FEC TIO N E R Y  
S tick  C andy  P a ils

H orehound  .....................  18
S ta n d a rd  .........................  18

C ases
Jum bo  ...............................  19
Big S tick  .........................  19
B oston  S u g a r  S tick  . .  22

M ixed C andy
P a lls

B roken  ...............................  18
C u t L oaf ..........................  19
F ren c h  C ream  ..............  20
G roce rs  ............................ 13
K in d e rg a rte n  ................  20
L e a d e r  ............................... 18
M onarch  ........................... 16
N ovelty  ............................. 19
P a r is  C ream s ................. 22
P rem io  C ream s ............. 24
R oyal ................................. 17
S pecia l ............................... 17
X  L  O ..............................   16

Sped alt let
P a ils

A u to  K isses  (b a sk e ts ) 21
B onnie  B u tte r  B ite s  . . 23
B u tte r  C ream  C orn . . 24
C aram el Bon B ons . . 22
C aram el C ro q u e tte s  . . 21
C ocoanu t W affles  . . . . 20
Coffy Toffy ................... 22
N a tio n a l M in ts  7 lb t in 24
F udge , W a ln u t ........... 22
F udge , Choc. P e a n u t 21
F u d g e , W h ite  C en te r 21
F udge , C h erry  ............. 22
F u d g e , C ocoanu t . . . . 22
H oneysuck le  C andy  . . 22
Iced  M aroons ............... 22
Iced  O ran g e  Je llie s  . . 19
I ta lia n  B on B ons . . . . 20
AA L icorice  D rops

5 lb. box ................. 1 85
L ozenges, P e p ............... 21
L ozenges, P in k  ........... 21
M anchus ......................... 20
M olasses K isses, 10

lb. box ....................... 20
N u t B u tte r  P u f f s ----- 22
S ta r  P a tt ie s ,  A sst. . . 24

Chocolates Pails
A sso rted  Choc............... 23
A m azon  C aram els  . . . 25
C ham pion  ....................... 22
Choc. C hips, E u re k a 27
E clipse , A sso rted  . . . . 23 '
K lond ike C hoco lates 27
N abobs ........................... 27
N ibble  S ticks , box  ..1 75
N u t W a fe rs  ................. 27
O coro C hoc C aram els 25
P e a n u t C l u s t e r s ........... 31
Q u in te tte  ....................... 23
R eg in a  ............................. 21
S ta r  C h o c o la te s ........... 20

Pop  C orn Goods 
C ra c k e r- Ja c k  P r ize  . .  4 40
C heckers  P r iz e  ......... 4 40

Cough D rops
Boxes

P u tn a m  M entho l . . . .  1 35
S m ith  B ro s .....................  1 35

COOKING COM POUNDS 
C rlsco

36 1 lb. c an s  ...........10 12M
24 1M lb. c a n s  . . . .  10 12% 
6 6 lb. c an s  ............. 10 12 M
4 9 lb. c an s  .............10 12 %

M azola
5M oz. b o ttle s , 2 doz. 2 60
P in ts , tin , 2 doz........... 6 15
Q u a rts , tin , 1 doz. . .  6 75 
M gal. tin s , 1 doz. . .  10 75 
Gal. tin s , H  doz.......... 10 25
5 Gal. tin s , 1-6 doz. 18 50

N U TS—W hole
lbs.

A lm onds, T a rra g o n a  21 
A lm onds. C alifo rn ia  

so ft sh e ll D ra k e  . . .  
B raz ils  .............................  13

F ilb e r ts  .........................  20
Cal. No. 1 S. S ...........24
W aln u ts , N ap les  .........
W a ln u ts , G renoble . . .  22 
T ab le  n u ts , fa n cy  . .. .1 6 M
P ecan s , L a rg e  ............. 17
P ecan s , She. L a rg e  . .  20

Shelled
No. 1 S p an ish  Shelled

P e a n u ts  ........... 16 016M
E x. L g. V a. Shelled

P e a n u ts  ........... 16M 017
P e c an  H a lv es  ...........  @90
W aln u t H a lv es  ........... 65
F ilb e r t  M ea ts  ........... @42
A lm onds ...................  @60
J o rd a n  A lm onds . . . .

P e a n u ts  
F a n c y  H  P  S uns

R aw  .......................  17@17%
R o as ted  ...............  19@19%

H  P  Ju m b o
R aw  ..........  18@18M
R o asted  ...............  20@20M

Span ish  Shelled,
No. 1 .................  16M@17

CREAM  TA R TA R
B arre ls  o r  D ru m s ......... 63
B oxes .................................... 15

D R IED  FR U IT S
Apple*

E v ap 'ed , Choice, blk @16
E v ap ’d F a n c y  b lk . . @

A prico ts
C a l i fo rn ia ..................... @21

o itro n
C a lifo rn ia  ................. 18@21

C u rra n ts
Im ported , 1 lb. pkg- . . 26
Im ported , b u lk  ......... . 25)4

P each es
M uirs—Choice, 25 lb. . .  12
M uirs—F a n cy , 25 lb. . .  13
F a n cy , P eeled , 25 lb. . .  16

Peel
Lem on, A m erican  . . . . . . 2 2
O range, A m erican  . . . .  23

R aisin s
C luster, 20 c a r to n s  .
Loose M usca tels, 4 Cr. 9 
Loose M usca tels, 3 C r. 8M 
L. M. Seeded lib . 10M@H

C alifo rn ia  P ru n e s  
90-100 25 lb. boxes ..@ 10M  
80 - 90 25 lb. boxes ..@ 11 
70- 80 25 lb. boxes ..@ 12 
60- 70 25 lb. boxes ..@ 13M  
50- 60 25 lb. boxes ..@ 14 
40- 60 25 lb. boxes ..@ 15

FA R IN A C EO U 8 GOODS 
Beans

C alifo rn ia  L im as . . . .  15M 
M ed. H a n d  P ick ed  . . .  16 
B row n, H o l l a n d ...........

Farina
25 1 lb. p ack ag es  . . . .  2 65 
B ulk, p e r  100 lb ...............

O rig inal H olland R usk  
P ack ed  12 ro lls  to  c o n ta in e r 
3 c o n ta in e rs  (40) ro lls  3 80

Hominy
P earl, 100 lb. sack  ___  6)4

M acaroni.
D om estic, 10 lb. box . .  1 30 
Im ported , 25 lb. box . .  
S k in n e r’s  24s, case  1 87M

Pearl Barley
C h es te r ........................... 6 25
P o r ta g e  .........................  7 60

Peak
G reen, W isconsin , lb. 11M 
Sp lit, lb .............................  11M

Sago
E a s t  In d ia  .......................  15
G erm an , sack s  ...............  16
G erm an, b ro k en  pkg.

Tapioca
F lake , 100 lb. s ac k s  . . .  16 
P e a rl, 100 lb. sack s  . . .  16
P earl, 36 p k g s ............... 2 76
M inute, 10c, 3 doz..........3 55

FLAVORING EX T RA C TS 
Jen n in g s  D C B rand  

P u re  V an lla  
T erp en e less  

P u re  L em on
P e r  Doz.

7 D ram  15 C e n t .........  1 20
1M O unce 20 C en t . . .  1 76 
2 O unce 30 C en t . . . .  2 60 
2M O unce 35 C en t . . .  2 75 
2% O unce 40 C en t . . .  3 00 
4 O unce 55 C en t . . . .  5 00
8 O unce 90 C en t .........8 50
7 D ram  A sso rted  . . .  1 25 
1 M O unce A sso rted  . .  2 00

FLO UR AND F E E D  
G rand  R ap ids G ra in  &

M illing  Co.
W in te r  W h ea t

P u r ity  P a te n t  .............  11 75
F an cy  S p rin g  ........... 12 50
W izard  G ra h a m  . . . .  11 00 
W izard , G ran . M eal 12 00 
W izard  B uckw ’t  cw t. 8 00
R ye .................................  12 00
K aw 's  B es t ................. 11 50

Valley C ity  M illing Co.
L ily  W h ite  .................  12 00
G rah am  ...........................  5 40
G ran en a  H e a l t h ...........5 5o
G ran. M eal ...................  5 60
B olted  M e a l ...................  5 50
W atso n -H ig g in s  M illing  Co
N ew  P erfec tio n  ......... 11 60

W orden G rocer Co. 
Q uaker, % s c lo th  . .  N one
Q uaaer, V4S c lo th  . .  N one
Q uaker, V2S c lo th  . .  N one
Q uaker, )fcs p a p e r  . .  N one
Q uaker, )4s p a p e r  . .  N one

K an sas  H ard  W h e a t  
W orden G rocer Co. 

A m erican  E ag le , % s N one 
A m erican  E ag le , N one 
A m erican  E ag le , )fes N one 

S p ring  W h ea t 
W orden  G rocer Co. 

W ingold, % s c lo th  Sold O ut 
W ingold, Vis c lo th  Sold O ut 
W ingold, )4s  c lo th  Sold O ut

Meal
B olted  .............................  11 80
G oiden G ran u la ted  . .  12 00

Wheat
R ed .....................................  2 08
W h ite  ...............................  2 05

O ats
M ichigan c a r lo ts  ........... 92
L ess  th a n  carlo  ls ........... 96

C orn
C arlo ts  .............................  2 05
L ess  m a n  c a r lo ts  . . . .  2 10

Hay
C arlo ts  ............................. 29 00
L ess  th a n  c a r lo ts  . .  32 00

Feed
S tre e t  C ar F eed  . . . .  73 00 
No. 1 C orn & O a t F d  73 00
C racked  C orn  ............. 78 00
C oarse  C orn  M eal . . 78 00

F R U IT  JA R S
M ason, p ts .. p e r  g ro . 7 20 
M ason, q ts ., p e r  gro . 7 60 
M ason, )s gal. p e r  gro . 9 »6 
M ason, c an  tops , g ro . 2 80

G E L A T IN E
Cox’s, 1 doz. la rg e  . . .  1 46 
Cox’s, 1 doz. sm all . .  90
K nox’s  S park ling , doz. l  76 
K nox’s  S p ark lin g , g r. 2(1 50
K n o x 's  A cidu’d  doz. . .  1 86
M inute, 1 doz. ............. 1 26
M inute , 3 doz.....................3 75
N elson ’s  .........................  1 60
O xford .............................  75
P ly m o u th  R ock, P h o s . 1 40 
P ly m o u th  R ock, P la in  1 26 
W au k e sh a  .....................  1 60

GRAIN BAGS 
B road  G auge, 12 oz. . .  24
C lim ax, 14 oz. ...............  29
S ta rk , A, 16 oz. ...............

F ISH IN G  T A C K L E
)4 to  1 in. .........................  6
1)4 to  2 in . .......................  7
1)6 to  2 in ...........................  9
1% to  2 in ...........................  11
2 in ..........................................  16
3 in ..........................................  20

C otton  L ines
No. 1, 10 f e e t ...................  6
No. 2, 15 fe e t  .................  7
No. 3, 15 fe e t ...................  9
No. 4, 16 f e e t ...................  10
No. 5, 15 fe e t .................  11
No. 6. 16 f e e t ...................  12
No. 7,i 15 fe e t ...................  16
No. 8, 15 fee t ................. 18
No. 9, 16 fee t .................  20

L inen L ines
Sm all .................................  20
M edium  ..............     26
L a rg e  .................................  84

Poles
Bam boo, 16 ft. ,  p e r  doz. 60 
Bam boo, 14 ft., p e r  doz. 66 
B am boo, IS  f t ,  p e r  Bob. 20

H E R B S
Sage ............................. 16
H ops .................................... 16
L aure l L eav es  ..............  16
S en n a  L eav es  . . . . . . . . .  26

H ID E S  A N D  P E L T S  
H ides

G reen, No. 1 ................ 14
G reen, No. 2 ................ 13
C ured, No. 1 ................ 16
C ured, No. 2 ................ 15
C alfsk in , g reen , No. 1 24 
C alfsk in , g reen , No. 2 22)4 
C alfsk in , cu red , N o. 1 26 
C alfsk in , cu red . No. 2 24)4
H orse, No. 1 ........   6 00
H orse, N o. 2 .............  6 00

Pe lts
Old W ool ............... 75@2 00
L am bs .....................  50@1 50
S h earlin g s  .......... 50@1 60

T a llow
P rim e  ......................   @13
No. 1 .............................  @12
No. 2 .....................  @11
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W ool
U nw ashed , m ed. . .  ©60 
U nw ashed , fine . . . .  # 5 8

FU R S
Coon, la rg e  ..................... 4 00
Coon, m ed ium  ............. 2 50
Coon, sm all ....................1 00
M ink, la rg e  ..................... 6 00
M ink, m ed ium  ..............  4 00
M ink, sm all ................... 3 00
M u sk ra ts , w in te r  .........  65
M u sk ra ts , fa ll ................ 45
M u sk ra ts , sm all fa ll . . . .  30
M u sk ra ts , k l t t s  ..............  10
S kunk, N o. 1 ............... 4 50
S kunk, No. 2 ............... 3 25
S kunk , N o. 3 ............... 2 00
S'kunk, No. 4 ............... 1 00

H O N EY
A. Q. W oo d m an ’s  B ran d .
T os., p e r  do*. ...............
20 os., p e r  dos. ........... S 90

H O RSE RA DISH
P e r  do s ..................................  90

JE L L Y
51b. pa lls , p e r  dos. . .

151b. pa lls , p e r  p a ll . . . . 1  SO 
301b. pa ils , p e r  p a il . . . . 2  60 

Jiffy-Jell
S tra ig h t o r  A sso rted

P e r  dos.............................. 1 15
P e r  case , p e r  4 doz. . .  4 60
E ig h t F la v o rs : R asp b erry , 
S traw b e rry , C herry , L em 
on, O range, L im e, P in e 
apple, M in e

JE LLY  GLASSES
151b. pails , p e r  p a il . . . . 1  45 
301b. pails, p e r  pa il . . . . 2  65 
8 oz. capped  in  bbls.,

p e r doz............................... 34
MAPLEINE

2 oz. b o ttle s , p e r  dos. 8 00 
1 oz. b o ttle s , p e r  doz. 1 75 
16 oz. b o ttle s , p e r  dz. 16 50
32 oz. bo ttle s , p e r  dz. 30 00

MINCE MEAT
P e r  case  .........................  3 75

M0LA8SE8 
New Orleans

F a n c y  O pen K e ttle  . . . .  69
Choice .................................  58
Good . ; .............................
S tock  ....................................

H a lf b a rre ls  5c e x tra
R ed  H en , No. 2 ........  2 30
R ed  H en , No. 2% __ 2 85
R ed H en , No. 5 ........  2 75
Red H en, No. 10 ......  2 60
U ncle  B en, No. 2 . . . . 2  30 
U ncle B en, No. 2% . .  2 85 
U ncle B en, No. 5 . . . .  2 75 
U ncle B en, No. 10 . . . .  2 60 
G in g er C ake, No. 2 . .  2 65 
G in g er C ake, No. 2% 3 20 
G inger C ake, No. 5 . .  3 10 
O. & L. O pen K e ttle ,

No. 2% .......................  4 25
MUSTARD

% lb. 6 lb. box ............... 16
OLIVES

B ulk, 1 gal. kegs 1 20@1 30 
B ulk, 2 gal. kegs  1 15@1 25 
B ulk, 5 ga l. kegs  1 05@1 15
Stuffed , 5 oz................ 1 10
S tuffed , 5 oz................ 1 15
StufTed, 14 oz...................2 50
P it te d  (n o t s tu ffed )

14 oz................................ 2 50
M anzan illa , 8 oz. . . . .  1 10
L unch , 10 oz...............  1 60
L unch , 16 oz................ 2 60
Q ueen. M am m oth , 19

os. ...............................  5 00
Q ueen, M am m oth , 28

os. ......................... 6 25
Olive Chow, 2 doz. cs. 

p e r doz.......................... 2 25
PEANUT BUTTER  
Bel-Car-Mo Brand

4 oz. 4 doz. in  case  . .3  60
7 oz. 2 doz. in  case  . .  2 90
8 oz. 2 dbz. in  case  . .  8 30
18 oz. 1 doz. in  case  . .  3 25
12 2 lb. p a il s .............. 5 20
5 lb. pails , 6 in  c ra te  6 25
10 lb. p a ils  .....................  20%
15 lb, p a ils  .....................  20
25 lb. p a ils  .................   19%
50 lb. t i n s ....................... 19
PETROLEUM PRODUCTS

Iro n  B arre ls
P e rfec tio n  .....................  11.
Red C row n G asoline  . .  21.5 
G as M ach ine  G asoline  35.9 
V M & P  N a p h th a  . .  21. 
C ap ito l C ylinder, Iro n

B bls..................................  36.9
A tla n tic  R ed  E ng ine,

Iro n  B bls.......................  22.9
W in te r  B lack , I ro n

B bls..................................  12.9
P o la rin e , Iro n  Bbls. . .  40.9

PICKLES
Medium

B arre ls , 1,200 c o u n t 12 00 
H a lf bbls., 600 c o u n t 6 50
5 gallon  kegs  ............... 2 60

Small
B a rre ls  .......................... 14 00
H a lf  b a rre ls  .................  7 50
5 gallon k eg s  .............  2 80

Gherkins
B arre ls  ...........................  25 00
H a lf b a rre ls  ................. 13 00
5 gallon  kegs  ................  4 50

Sweet Small
B arre ls  ...........................  24 00
6 gallon  k eg s  ................  4 20
H a lf b a rre ls  ................  12 50

PIPES
Clay, No. 216, p e r  bo x  
C lay, T , D. fu ll c o u n t 80 
Cob, 3 dob. In  box . .  1 26 

PLAYING CARDS 
No. 90 S te a m b o a t . . . .  2 25
No. 808, B icycle  .........  8 60
P e n n a n t .........................  3 25

POTASH
B a b b itt’s, 2 dos. . . . .  1 90 

PROVISIONS 
B arre led  P o rk  

C lear B ack  . .  52 00@68 00 
S h o rt C u t C lr 50 00@51 00
B ean  .................  47 00@48 00
B risk e t, C lea r 55 00@66 00
P ig  ....................................
C lear F am ily  .............  86 00

D ry S a lt M eats
9  P  B ellies  . .  32 00@8S 00

Lard
P u re  in  tie rc e s  ..29% @ 30 
C om pound L a rd  24 @24% 
80 lb. tu b s  . . .a d v a n c e  % 
60 lb. tu b s  . . .a d v a n c e  % 
60 lb. tu b s  . . .a d v a n c e  % 
20 lb. p a ils  . . .a d v a n c e  %
10 lb. p a ils  . . .a d v a n c e  % 
5 lb. p a ils  . . .a d v a n c e  1
3 lb. p a ils  . . .a d v a n c e  1 

Sm oked M eats  
H am s, 14-16 lb . 28 @29 
H am s, 16-18 lb. 27 @28 
H am s, 18-20 lb. 26 @27 
H am , d ried  b eef

s e ts  ...................  29 @80
C alifo rn ia  H a m s  23 @23% 
P icn ic  Boiled

H a m s  ...............  81 @32
Boiled H a m s  . .  41 @42 
M inced H a m s  . .  20 @21
B acon ................. 37 @42

Sausages
B ologna .........................  15
L iv e r  ................................ 12
F ra n k fo r t  .....................  17
P o rk  .........................  14@15
V eal .................................. 11
T ongue  ...........................  11
H ead ch eese  ...................  14

Beef
B oneless . . . .  25 00@ 27 00 
R um p, n ew  . .  30 00@31 00 

Pig’s Feet
% b b ls ................................. 1 76
% bbls., 40 lb s .................3 40
% b b ls .................................... 9 00
1 bbl.................................. 16 00

Tripe
K its , 15 lb s .......................  90
% bbls., 40 lb s ................ 1 60
% bb ls., 80 lb s ................ 3 00

Casing*
H ogs, p e r  lb .......................... 28
B eef, ro u n d  s e t  . .  19@20 
B eef, m iddles, s e t  . .  45@55
Sheep ...................  1 16@1 35

Uncolored Oleomargerlne
Solid D a iry  ........... 23@ 26
C o u n try  R olls . . . .  28 @29

Canned Meats
C orned B eef, 2 lb. .,. 6 60
C orned B eef, 1 lb. .,. 3 75
R o as t B eef, 2 lb. . . . . 6 50
R o as t B eef, 1 lb. . . .  
P o tte d  M eat, H am

. 3 75

F lav o r, %s ...............
P o tte d  M eat, H am

. 65

F lav o r, %s ...............
D eviled M eat, H am

. 96

F lav o r, % s...........
D eviled  M eat, H am

.. 62

F lav o r. %s ............ 1 00
P o tte d  T ongue, %s ,.. 55
P o tte d  Tongrue, %s . . 1 00

RICE
F a n c y  .........................
B lue R ose ...............  8%@*%
B roken  ...................  7 @7%

ROLLED OATS
M onarch , bb ls ............... 10 50
Rolled A vena, bb ls. 10 26 
S tee l C ut, 100 lb. sk s. 5 10 
M onarch , 90 lb. sk s. . .  4 90 
Q uaker, 18 R eg u la r . .  1 76 
Q u ak er, 20 F a m ily  . .  6 60 

SALAD DRESSING 
Colum bia, % p in t  . . . .  2 26
C olum bia, i  p in t ........... 4 00
D u rk ee ’s, la rg e , 1 doz. 4 20 
D u rk ee ’s, sm all, 2 doz. 5 00 
S n id e r’s, la rg e , 1 doz. 2 40 
S n id e r’s, sm all, 2 dos. 1 45 

SALERATU8  
P ack ed  60 lbs. in  box.

A rm  an d  H a m m e r . .  8 10 
W y an d o tte , 100 % s . .  8 00 

SAL SODA
G ran u la ted , b b ls ........... 1 80
G ran u la ted , 100 lbs. cs. 1 90 
G ran u la ted , 36 pkgs. 1 80

SALT
D iam ond C ry s ta l

150 2 lb. sack s  ............  4 85
75 4 lb, sack s  ..............  4 60

24 12 lb. sack s  ............  4 25
280 lb. bulk  b u t te r  . . .  3 02 
280 lb. bu lk  cheese  . . .  3 02
280 lb. bu lk  S h a k e r  3 42
28 lb. co tto n  sk. b u t te r  37% 
56 lb. lin en  sk. b u t te r  80
24 2 lbs. S h a k e r ........... 1 70
D. C. T able, 30 2 lbs. . .  1.30 
D. C. Cooking, 24 4 lbs. 1 70
D. C. M eat, 35 lb. b ag s  41 
D. C. M eat, 70 lb. b ag s  80 
D. C. S tock  b riq u e tte s

183 .................................  1 20
D. C. B lock S tock  50 lb. 40

Solar Rock
56 lb. s ac k s  .......................  45

Common
G ran u la ted , F in e  . . . .  2 00 
M edium , F in e  ............... 2 10

SALT FI8H 
Cod

L arge , w hole ........... @12
Sm all, w hole ........... @11%
S tr ip s  o r  b rick s  . .  16@19
Pollock  .........................  @11

Holland Herring
S ta n d a rd s , b b ls ...............
Y. M., bb ls .........................
S ta n d a rd , k eg s  ...........
Y. M. kegs  .....................

Herring
F u ll F a t  H e rrin g , 350

to  400 co u n t ........... 13 60
Spiced, 8 lb. p a lls  . . 95

Trout
N o. 1, 100 lb s ............... . T 50
No. 1, 40 lb s ................. . 2 25
Np. L  10 lb s ................. 90
Ne. 1. 8 Ih s ................. 7f

M ackerel
M ess, 100 lb s ................. 22 00
M ess, 50 lb s ................... 11 65
M ess, 10 lb s ................... . 2 60
M ess, 8 lb s ................... . 2 05
No. 1. 100 lb s ............... »21 00
No. 1, 50 lb s ................. 11 10
No. 1. 10 lbs................. . 2 50

L ak e  H errin g
8 lb s ............................. 54

SEEDS
A nise  ...............................  85
C an ary , S m y rn a  . . . .  11
C araw a y  .......................  75
C ardom on, M ala b a r 1 20
C elery  .........* ...............  45
H em p, R u ss ia n  ........... 7%
M ixed B ird  ...................  9
M u sta rd , w h ite  ...........  22
P o p p y  .............................  80
R ap e  .................................. 15

SHOE BLACKING 
H a n d y  Box, la rg e  3 dz. 3 60 
H a n d y  Box, sm all . .  1 25 
B ixby’s R oyal Po lish  90 
M iller’s C row n Po lish  90 

SNUFF
Scotch , in  b lad d e rs  . . .  37
M accaboy, In J a r s ........... 86
F ren c h  R app le  in  Ja rs  . .  48 

SODA
Bi C arb, K egs ........... 3%

SPICES 
Whole Spices 

A llspice, J a m a ic a  . ,9@10
A llspice, Ig. G arden  @11 
Cloves, Z an z ib a r . .  @50 
C assia , C an ton  . . . .  @20 
C assia , 5c pkg. doz. @35 
G inger, A frican  . . . .  @15 
G inger, C ochin . . . .  @20
M ace, P e n a n g ........... @90
M ixed, N o. 1 ............. @17
M ixed, No. 2 ............. @16
M ixed, 5c pkgs. dz. @45 
N u tm eg s, 70-80 . . . .  @35 
N u tm eg s, 105-110 . .  @30
P ep p er, B lack  ........... @32
P ep p er, W h ite  ..........  @32
P ep p er, C ayenne  . .  @22 
P a p rik a , H u n g a ria n  

Pure Ground In Bulk 
Allspice, J a m a ic a  . .  @16 
Cloves, Z an z ib a r . .  @68 
C assia , C an to n  . . . .  @32 
G inger, A frican  . . . .  @24
M ace, P e n a n g  ......... ffil 00
N u tm eg s  .....................  @36
P epper, B lack  ............  @80
P epper, W h ite  ..........  @40
P ep p er, C ayenne  . .  @30 
P a p rik a , H u n g a ria n  @45

STARCH
Corn

K ingsfo rd , 40 lbs. . . 9%
M uzzy, 48 lib . pkgs. 9%

Kingsford
S ilver G loss, 40 lib . . . 9%

Gloss
A rgo, 48 5c p k g s .......... 2 40
S ilver Gloss, 16 Slbs. . . 9%
S ilver Gloss, 12 61bs. . . 9%

Muzzy
48 lib . p ack ag es  ..........  9%
16 31b. p a ck ag es  .......... 9%
12 61b. p ack ag es  .......... 9%
5Ö lb. boxes .....................  6%

SYRUPS
Corn

B arre ls  .............................  72
H a lf  b a rre ls  .....................  75
B lue K aro , No. 1%,

2 doz...............................  2 65
B lue K aro , No. 2, 2 dz. 3 30 
B lue K aro , No. 2%, 2

doz.................................... 4 10
B lue K aro , No. 5, 1 dz. 3 95 
B lue K aro , No. 10, %

doz .............................  3 70
R ed  K aro , No. 1%, 2

doz. .............................  2 80
R ed K aro , No. 2, 2 dz. 3 55 
Red K aro , No. 2% 2dz. 4 40 
Red K aro , No. 5, 1 dz. 4 25 
R ed K aro , No. 10 % 

doz.................................... 4 00

P u re  C ane
F a ir  ....................................
Good .................................
Choice .............................

TABLE SAUCES
H alfo rd , la rg e  ............. 8 76
H alfo rd , sm a ll .............  2 26

T EA
Uncolored Japan

M edium  .......................  20 @25
C hoice .........................  28@33
F a n c y  ...........................  36@45
B ask e t-fired  M ed’m  28@30 
B ask e t-fired  C hoice 35 @37 
B ask e t-fired  F a n c y  38045
No. 1 N l b b s ...............  @32
S iftin g s , b u lk  ...........  @14
S iftings , 1 lb. pkgs. @17 

Gunpowder
M oyune, M edium  . .  28@S3 
M oyune, C hoice . .  35@40 
P in g  Suey, M edium  25@30 
P in g  Suey, C hoice 35@40 
P in g  Suey, F a n c y  . .  45@60 

Young Hyson
C hoice .......................  28030
PChor...........................  45 @56

Oolong
F o rm o sa , M edium  . .  25@26 
F o rm o sa , Choice . .  3 2 @35 
F o rm o sa , F a n c y  . .  50@60

English Breakfast
Congou, M edium  . .  25@30 
Congou, Choice . . . .  30@35 
Congou, F a n c y  . . . .  40@60 
Congou, E x . F a n c y  60@80

Ceylon
Pekoe, M edium  . . . .  28®30 
D r. P ekoe, C hoice ..30@35
F lo w ery  O. P . F a n c y  40@50 

CIGARS
P e te r  D ornbos B ran d s

D ornbos S ingle
B in d er .......................  37 00

D ornbos, P e rfec to s  . .  37 00 
D ornbos, B ism arck  73 00
A lian  D. G r a n t ........... 66 00
A lian D ..........................  35 00

Jo h n so n  C ig a r Co.’s  B ran d  
D u tch  M as te rs  C lub 75 00 
D u tch  M aste rs , B an  75 00 
D u tch  M aste rs , Inv . 75 00 
D u tch  M aste rs , P a n . 75 00 
D u tch  M a s te r  G ran d e  72 00 
E l P o r ta n a  
D u tch  M as te rs , 5c 
S. C. W .
Gee J a y

A bove fo u r  b ra n d s  a re  
sold on  fo llow ing b asis :
L ess  th a n  300 ........... 37 00
300 a sso rte d  ................. 36 00
2500 a sso rte d  ............... 35 00

2% c ash  d isco u n t on a ll 
p u rch ases .
Worden Grocer Co. Brands
B oston  S tr a ig h t ......... 37 00
T ra n s  M ich igan  ......... 37 50
C. P . L .............................. 37 50
C o u rt R oyal ..................43 00
H e m m e te r’s  C h am 

p ion  ................................42 50
Iroquois  ..........................42 50
L a  A zora  A g reem en t 38 50 
L a  A zora  B ism arck  ..70  00
W h aleback  ................... 37 00
W o rd en ’s  H a n d  M ade 36 00 
B- L ..................................  40 00

TWINE
C otton , 3 ply ...................  55
C otton , 4 ply ................... 55
H em p, 6 p ly  .....................  34
W ool, 100 lb. ba le s  . . . .  18

VINEGAR
W h ite  W ine , 40 g ra in  17 
W hite  W ine , 80 g ra in  22 
W h ite  W ine, 100 g ra in  25

O akland  V in eg ar A  P ick le  
Co.’s  B ran d s  

H igh land  ap p le  c id e r 
O akland  app le  c id e r . .
S ta te  Seal s u g a r .........
B lue R ibbon C orn  . .  
O ak land  w h ite  p lck lg  

P ac k ag e s  free .
WICKING

No. 0, p e r  g r o s s ................ 40
No. 1, p e r  g ro ss  . . . . . . . .  50
No. 2, p e r  g r o s s ................ 65
No. 3, p e r  g r o s s ................ 95

WOODENWARE
Baskets

B ushels ............................... 1 50
B ushels, w ide band  . .  1 60
M arket, drop  h and le  . .  70
M arket, sing le  han d le  75
S plin t, la rg e  ............... 4 00
Splin t, m e d iu m .............3 50
Splin t, sm all ............ 3 00
W illow , C lo thes, la rg e  
W illow , C lothes, sm all 
W illow , C lothes, m e 'm

Butter Plates
O vals

% lb., 260 in  c ra te  ......... 45
% lb., 250 in  c ra te  ........  45
1 lb., 250 in  c ra te  ............ 50
2 lb., 250 in  c ra te  ............  55
3 lb., 250 in  c ra te  ............ 70
5 1b., 250 In c ra te  ............ 90

W ire  E nd
1 lb., 250 in  c ra te  ............ 46
2 lb., 250 in  c r a t e ............50
3 lb., 260 in  c ra te  ............ 6f
5 lb.. 20 In o ra te  ........... 79

Churns
B arre l, 5 ga l., e ach  . .  2 40 
B arre l, 10 ga l., e ach  . .  2 55

Clothes Pins 
Round Head

4% inch, 5 g ro ss  . . . .  70 
C arto n s, No. 24, 24s, bxs. 75

Egg Crates and Filler* 
H u m p ty  D um pty , 12 dz. 20
No. 1 c o m p le te ...............  42
No. 2 com plete  .............  36
C ase, m edium , 12 s e ts  1 80

Faucets
C ork lined, 3 in ................... 70
Cork lined, 9 in .................. 80
C ork  lined, 10 in ................. 90

Mop Sticks
T ro ja n  s p r i n g ..................1 35
E c lip se  p a te n t s p rin g  1 35
No. 1 com m on ............. 1 35
Np. 2, p a t. b ru sh  hold 1 35
Ideal, No. 7 ......................1 86
121b. co tton  m op b ead s  1 76 

Palls
10 q t. G alvan ized  . . . .  8 25 
12 q t. G alvan ized  . . . .  3 76 
14 q t. G alvan ized  . . . .  4 25 
F ib re  ...............................  5 50

Toothpicks
B irch , 100 p ack ag es  .. 2 00
Id ea l ............................... 85

T ra p s
M ouse, wood, 2 hoels . .  22
M ouse, wood, 4 holes .. 45
10 qt. G alvan ized  ___ 1 55
12 qt. G alvan ized  . . . . 1 70
14 qt. G alvan ized  ___. 1 90
M ouse, wood, 6 holes ..  70
M ouse, tin , 5 holes .,. . . 6 5
R at, wood ....................... . . 8 0
R a t, sp rin g  ................... . . 7 5

T u b s
No. 1 F ib re  ................. .16 50
No. 2 F ib re  ............... .15 00
No. 3 F ib re  ................. .13 50
L a rg e  G alvanized  . . . 12 00
M edium  G alvanized 10 25
Sm all G alvan ized  — . 9 25

W ashboards
B anner, Globe ........... 8 75
B rass , S ingle ............. . 6 75
G lass, S ingle ............... 4 00
D ouble P e e rle ss  ____. 6 25
Single P e e rle ss  ....... . 5 60
N o rth e rn  Q ueen . . . . . 4 76
Good E n o u g h  ........... . 4 65
U n iv e rsa l .................. . 5 00

W ood Bowls
13 in. B u tte r  ........... . 1 90
15 in. B u tte r  ............. . 7 00
17 in. B u tte r  ............ . 8 00
19 in. B u tte r  ...............11 00

W R A P P IN G  P A P E R  
F ib re , M anila, w h ite  . .  5 
F ibre, M anila, colored
No. 1 M an ila  ..............  6%
B u tc h e rs ’ M an ila  ......... 6
K ra f t  ................................  8%
W ax  B u tte r, sh o r t c ’n t  20 
P a rc h m 't  B u tte r, ro lls 22

Y E A ST  CA KE
M agic, 3 doz................... 1 16
S unligh t, 3 doz................. 1 00
Sunligh t, 1% doz........... 50
Y east Foam , 3 doz. . .  1 16
Y east F oam , 1% doz. 85

W indow  C leaners
12 in .................................... 1 65
14 in .................................... 1 85
16 in .................................... 2 30

SOAP
L au tz  B ros. A  Co.

Acm e, 100 cak es  ......... 5 00
Big M aste r, 100 b locks 5 45
C lim ax ...........................  4 60
L a u tz  N a p h th a  ...........  5 50
Q ueen W h ite  ...............  4 95
O ak L e a f .......................  5 00
Q ueen A nne  .................  5 00

P ro c to r A  G am ble Co.
L enox  .............................  4 76
Ivory , 6 oz.......................  6 66
Ivory , 10 oz.....................  9 20
S ta r  .................................  4 85

S w ift A  C om pany
S w ift’s  P r id e  ...............  4 75
W h ite  L a u n d ry  ........... 4 85
W ool, 6 oz. b a rs  . . . .  5 15 
W ool, 10 oz. b a rs  . . . .  7 00

T rad e sm a n  C om pany 
B lack  H aw k , one box 3 75 
B lack  H aw k , five bx s  8 70 
B lack  H aw k , te n  bxs 3 65

Box co n ta in s  72 cakes. I t  
is  a  m ost rem a rk a b le  d ir t  
an d  g re a se  rem over, w ith 
o u t in ju ry  to  th e  sk in .

S couring  Pow ders
Sapollo, g ro ss  lo ts  . .  9 50 
Sapolio, h a lf  gro . lo ts  4 85 
Sapollo, sing le  boxes 2 40
Sapolio, h an d  ...............  2 40
Q ueen A nne, 30 can s  1 80 
Q ueen A nne, 60 c an s  3 60 
Snow  M aid, 30 can s  . .  1 80 
Snow  M aid. 60 can s  . .  3 60

Soap Pow der*  
Jo h n so n ’s  F ine , 48 2 3 25 
Jo h n so n ’s X X X  100 5c 4 40
R ub-N o-M ore  ............... 4 50
N ine  O’c lo c k  ...............  3 85
L a u tz  N a p h th a , 60s . .  2 55 
Q ueen A nne, 60s . . . .  3 00 
Old D u tch  C leanser.

1009 ...............................  8 60
O ak L eaf, 100s ........... 4 25
O ak L eaf, 24s ...............  5 00

W ash in g  P ow ders  
Snow  Boy, 100 pkgs. 5 00 
Snow  Boy, 60 pkgs. . .  3 00 
Snow  Boy, 48 pkgs. . .  4 80 
Snow  Boy, 24 pkg3. . .  4 25 
Snow  Boy, 20 pkgs. . .  4 75

SPECIAL 
Price Current

ARCTIC
EVAPORATED MILK

T all .................................... 6 00
B aby  ...............................  4 25

M an u fac tu red  by  G rand  
L edge M ilk Co.

Sold by  a ll jo b b e rs  a n d  
N a tio n a l G rocer Co., G rand  
R apids.

BAKING POWDER 
Royal

10c s ize  . . .  1 00 
%lb. c an s  1 46 
6 oz. c an s  2 00 
%lb. c a n s  2 56 
%lb. c a n s  8 96 
lib . c an s  . .  4 95 
51b. c an s  28 70

Ryzon
T he P e rfec t B ak ing  P ow der 
10c size, % lbs. 4 doz. 90 
18c size. % lbs. 2 doz. 1 62 
35c size, 1 lbs., 1 doz. 3 15 
$1.50 size, 5 lbs. % dz. 13 50

AXLE GREASE

1 lb. boxes, p e r  g ro ss  9 90 
3 lb. boxes, p e r g ro ss  26 10

C H A R C O A L
C a r  l o t s  o r  foca l  sh i p m e n t s ,  
b u l k  o r  s a c k e d  in p a p e r  o r  
j u te .  P o u l t r y  a n d  s t o c k  
c h a r c o a l .

DEWEY -S M IT H  CO.. Jtckson.M ch.
S u cce sso r 10M. O  D E W E Y  C O .'

THE ONLY
5c CLEANSER

Guaranteed to equal the best 10c 
kinds. 80 can cases $3.20 per case.

SALT

M orton’s  S a lt
P e r  case . 24 2 lbs.......... 1 80
Five case lots .......... 1 79
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Pickings Picked Up in the Windy 
City.

Chicago, Feb. 19—T he w eather m an 
was good to  old Chicago the past 
week. Instead  of giving us quick 
thaw, he was very generous and al
lowed the high banks of snow to  dis
appear gradually, so th a t the city 
avoided a flood and, perhaps, saved 
itself hundreds of thousands of dol
lars in ruining property . W e thank 
him.

All schools in Chicago are now op
en after being open and closed a lte r
nately  for the past four o r five weeks. 
Fuel is com ing in nicely.

Real esta te  show ed a little  im prove
m ent the past week. T here  was not 
much to  crow  about, but still sales 
run a little over the previous week.

All of the departm ent sto res are 
now reaping a harvest in sales, ow 
ing to  the g reat advertising  being 
done, telling  the people the w onderful 
February  bargains. F rom  the crow d
ed condition of all the sto res it is 
evident th a t good advertising  pays.

M iller & Annabel, factory  agen ts 
for lea ther and beaded purses, w ith 
offices in the  Republic building,, are 
now show ing some of the very finest 
m aterial and m erchandise in the above 
line th at Chicago and the W est has 
had the pleasure of inspecting. Mr. 
Mr. M iller, of the above com pany, has 
ju st re tu rned  from  his W estern  trip, 
where he rep o rts sales very  g ra ti
fying. F rom  the o rders taken one 
can readily see th a t the W estern  
sta tes are sw im m ing in prosperity . 
T he goods featured by these tw o men 
are of the best and made by som e of 
the best lea ther goods houses in this 
country.

John W illiam  McClintock, who is 
well known to a great number of 
Michigan people, is now a member of 
the 149th Field Artillery, U. S. A. 
Brigade, 42nd Div., Supply Dept.. 
American Expeditionary Forces. Rain
bow Division. Mr. McClintock en
listed in April of 191“, and on Oct. 
18th left for France. Reports from 
his Company are very favorable. H e 
would be pleased to hear from any of 
his Michigan friends.

R. R. M orris, form erly  w ith Buck 
& R ayner and the Public D rug  Co , 
of Chicago, has been appointed m an
ager of the M orrison H otel D rug Co. 
Mr. M orris comes over to  the M orri
son d rug  store  well recom m ended. 
H e not only has charge of the new 
store at the corner of C lark and M ad
ison, but also the  m anagem ent of the 
little M orrison H otel d rug  store, at 
71 W est M adison. H e is tak ing  a hold 
of his new w ork like a duck takes to  
w ater and from  the m any im prove

m ents he has put in and has su g g est
ed, no doubt he will continue en joy 
ing a w onderful business and a t the 
sam e tim e increase the receipts of the 
store. He has a w onderful follow ing 
and his friends wish him the g rea tes t 
success.

T o  all readers of the  T radesm an : 
Did you do y our bit last week—ob
serve fuelless M onday, deny yourself 
m eat on m eatless T uesday  and w heat 
bread on w heatless W ednesday, and 
save all the  light you could on lig h t
less T hu rsd ay  and deny yourself pork 
on porkless Saturday?

C harles W . R eatto ir.

Cut Out Rye Flour and Rye Bread. 
W ritte n  fo r th e  T rad esm an .

F o r m on ths the people have un d er
stood th a t rye  flour is a substitu te  
for w heat flour. H ousew ives have 
been learn ing  to  m ake rye bread, sup
posing its use w ould help furnish 
m ore food for our so ld iers in F rance  
and the  allies. G rocers have stocked 
up w ith rye flour in o rder to  offer a 
g rea ter varie ty  of w hite  flour substi
tu tes. A lm ost every paper one picks 
up includes rye  b read  o r rye  flour 
in the lists it offers to  help its re ad 
ers in w heat conservation . And now 
we are inform ed, on G overnm ent au
tho rity , th a t rye o r rye flour is no t 
a su b stitu te  for w heat, th a t it is used 
generally  in E urope  and can be sh ip
ped as well as w heat. D on’t forget.

M inion.

Several w ell-know n dishes, exiled 
by Mr. H oover, have been resto red . 
B ut w ith w hat a change, w ith w hat 
re stric tio n s , how  stripped  of all their 
g u sta to ry  . finery! D oughnu ts shall 
be m ade only in p a rt of w heat, and 
m ostly  of rye flour: they, if cu rren t 
regu la tions are to  be follow ed, will 
be fried, no t as h e reto fo re  in deep 
fat. but in shallow . W h ere  will be 
th e ir golden-brow n crispness then, 
and th e ir stay in g  pow er, ou ter coat 
of resistance  to  w ear and tea r of tim e? 
A nd then  th ere  is m ince pie. to  be 
m ade of rye flour and to  contain no 
m eat, and very  little  sugar, and still 
less rum ! T h is is the  play of H am le t 
w ith H am le t left out. T he P u ritan  
fa thers will groan and tu rn  in their 
graves when the new s reaches them .

T h r e e  S u re  W in n e r s

There is a Sugar Famine
MOLASSES can be used as sweetening to take 

the place of SUGAR for many purposes.
Send for our booklet “MOLASSES SECRETS,” 

it tells the story.

Stand Behind the Government

Oelerich & Berry Co.
Packers of "Red Hen,"

NEW ORLEANS CHICAGO

Ceresota
Flour

Always Uniformly Good

Made from Spring Wheat at 
Minneapolis, Minn.

Judson Grocer Company
The Pure Foods House

Distributors
GRAND RAPIDS, MICHIGAN
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B U S I N E S S - W A N T S  D E P A R T M E N T
A d\ ertiscm ents inserted under this head for three cents a w ord the first insertion and tw o cents a word for each subsequent 

continuous insertion. No charge less than 2s cents. Cash must accompany all orders.

BUSINESS CHANCES.

F o r Sale— 1 % to n  In te rn a tio n a l tru ck  
in good sh ap e ; 1 210 acco u n t M cC askey 
R eg iste r, good a s  new ; 1 la rg e  iron  safe  
and  1 Todd check  p ro tec to r, new . A d
d re ss  M. G. T h iem an , C oncordia, M issouri.

555

320 a c res— 10 m illion fee t yellow  fir, in 
O regon, 12 m iles from  C oast, on good 
d riv in g  s tre am . F o r  fu r th e r  p a rtic u la rs  
ad d re ss  Jo h n  B ritz , 1425 H udson  Ave., 
C hicago, Illinois. 556

F o r  Sale—$2,300 s to ck  of shoes. M ust 
be sold a t  once, 75c on th e  dollar. A. M. 
L eigh ton , W h iteh a ll, M ichigan. 557

W ill tra d e  fine hom e n e a r  C en tra l 
S ta te  N orm al School, Mt. P le a sa n t, 
M ichigan, fo r a  s tock  of g e n e ra l m e r
chand ise . N o b u ild ings  w an ted . W . J . 
Cooper, M t. P le a sa n t, M ichigan. 558

W oodw ork ing  P la n t—C om plete fo r sale  
F a c to ry  w ith  18,000 sq. ft. floor space; 
w areh o u ses  w ith  15,000 sq. ft. floor space. 
E n g in e  an d  boiler house, coal sheds  and  
lu m b er sh ed s  In add ition . P la n t occu
p ies th re e -q u a r te r s  of c ity  block; am ple  
room  fo r la rg e  lu m b e r y a rd . R ailroad  
s id ings  d ire c t to  p la n t a n d  a lso  to  w a re 
house co n n ec tin g  w ith  C. M. & St. P ., 
C. & N. W . a n d  Soo L ine  ra ilro ad s , m a k 
in g  b e st sh ipp ing  fac ilitie s  in W isconsin . 
'I h is  is a  ru n n in g  bu s in ess  p roposition . 
N o in cu m b ran ce  of a n y  k ind ; ow ner 
obliged to  re tire  from  business. A b a r 
g a in  fo r a  qu ick  3ale of a  p ay in g  b u s i
ness. F o r  full p a r tic u la rs , ad d re ss  T. 6 . 
B unch, 1717 H a r r is  T ru s t  Bldg., Chicago.

559

F o r Sale— 80-acre fa rm , horses, c a ttle , 
feed, m ach inery , $7,500. M igh t consider 
s tock  g en era l m erchand ise , sm all tow n. 
D eCoudres, B loom ingdae, M ich. 560

F o r  Sale—In  W h itley  C ounty, K en 
tucky . 1,500 a c re s  of tim b e r; c u t 5,000 
fee t. $10.00 p e r  acre . 20 p e r  cen t, oak 
a n d  poplar, ba lance  hem lock  p ine, etc. 
$6.00 h a u l to  ra ilro ad . J .  C. W illiam s, 
Box 525, E to w ah , T ennessee. 561

F o r Sale—Pool an d  b illiard , c igars, 
tobacco  an d  confectionery , in  tow n of 
1,000; no opposition . No a g e n ts  need 
apply. Lock Box 57, A rm ada , M ichigan.

562

H o te l F o r  Sale—F in e  th ir ty -s ix  room  
re s o r t hotel, b eau tifu lly  loca ted  on K a la 
mazoo r iv e r a t  S au g a tu ck , M ichigan.

<• Com pletely fu rn ish ed  and  ready  to  open 
fo r business. R eal E s ta te  D e p artm en t 
G rand  R apids B rew in g  Co., G rand  R ap 
ids, M ichigan. 563

F o r  Sale— On acco u n t of w ife 's  h ealth , 
$8,000 s tock  of g en e ra l m erchand ise . 
M ostly  cash  business . F in e  tow n  of 600 
people. N ew  m odern  re s idence  an d  7 
lots, $3,000. F red  G. H ughson , A lta  
V ista , K an sas. 548

F o r Sale—To close a n  e s ta te , a  c lean  
s tock  of h a rd w a re  in a  good tow n. F ra n k  
C alkins, G aylord, M ichigan. 550

F o r  Sale—Poolroom , c ig a rs  an d  confec
tio n e ry  in  th r iv in g  su m m er re s o r t w ith  
tw o liv ing  a p a r tm e n ts  above. Box 29, 
L ak e  Orion, M ichigan. 551

F o r Sale—16 Oacres of N orton  Co. land . 
Sm all im provem en ts . 75 a c re s  in w heat. 
P rice  $30 p e r  acre . A ddress F red  G. 
H ughson , A lta  V ista . K an sa s. 552

S to re  fo r re n t, a t  M usekgon. B est lo 
cation . Good open ing  fo r cloak  sto re , 
d ru g  o r m en’s  w ear. A ddress H. Tyson, 
29 W . W es te rn  Ave. 553

F o r Sale—Stock  of g en era l m erchand ise . 
Invo ices $4,000 to  $5,000. In  a  live U pper 
P e n in su la  tow n, m ostly  fa rm in g  trade . 
A n ideal o p p o rtu n ity , fo r a  young m an 
to  s ta r t  in  business. A ddress No. 535, 
c a re  M ichigan T rad esm an . 535

F or Sale—Having decided to quit busi
ness I will sell a t  a  liberal discount all 
or any p a rt of my drug stock consisting 
of drugs, sundries, p a ten t medicines. 
Nyal line, stationery, wall paper, window 
shades, fu rn itu re  and fixtures, consist
ing of McCourt label cabinet. safe, 
counter balances, prescription balances, 
post card rack, shelf bottles, National 
cash register, desk and floor cases, etc. 
Theo. G. DePeel, Onondaga, Mich. 475

General M erchant W anted—Exceptional 
opportunity for a general store business 
in a  small North D akota town, in Benson 
county. Store building and fixtures can 
be bought or rented. For particulars 
address Pow ers E levator Co., 1004 Flour 
Exchange, Minneapolis, Minn. 542

?>ufes opened—W. L. Slocum, safe ex
pert and locksmith. 128 Ann St., N. E., 
Grand Rapids. Michigan._________ 104

Cash Buyers of clothing, shoes,' dry 
goods and furnishings. P a rts  or entire 
stocks. H. Price, 194 F orrest Ave. East,
Detroit._________________________ 678

For Sale—Clean grocery stock, inven
torying about $3,500. Doing a  good cash 
business in town of 1,400 population. 
.Owners subject to m ilitary service. 530

F o r Sale C heap—A w ood-w ork ing  p lan t 
co n sis tin g  of build ings, m ach in ery , dry 
kiln, bo iler an d  w a te r  pow er, abou t 
18,000 fe e t floor space. F o r full p a r t ic u 
la rs  w rite  B aines-M osie r C ab in e t C om 
pany. A llegan. M ichigan. 532

W anted—Men or women w ith $35 cash 
for one-half In terest in Home business 
plan agency, $5 to $15 per week. Open
ings In D etroit, Jack3on, F lint, Grand 
Rapids, Toledo, P o rt Huron, B attle  
Creek, Pontiac, Saginaw, Bay City. Lock 
Box 97, Dexter, Michigan. 500

F or Sale—General store stock located 
a t  B utternut, Michigan. Good live farm 
ing community. Good reasons for selling. 
H. J. Campbell, B utternu t, Mich. 492

Collections.
W e collect anywhere. Send for our 

“No Collection, No Charge" offer. Arrow 
M ercantile Service, M urray Building, 
Grand Rapids, Michigan. 390

W ill p a y  cash  fo r w hole o r  p a r t  s to ck s  
of m erchand ise . L ouis L ev insohn , Sag
inaw , M ichigan. 757

Cash R egisters—W e offer exceptional 
bargains in rebuilt N ational or American 
Cash Registers. Will exchange your old 
machine. S'upplies for all m akes always 
on hand. Repair departm ent in connec
tion. W rite for Information. The J. C. 
Vogt Sales Co., 215 So. W ashinbton Ave., 
Saginaw, Michigan. 385

M erchants Please Take Notice! W e 
have clients of grocery stocks, general 
stocks, dry goods stocks, hardw are stocks, 
drug stocks. W e have on our list also a  
few good farm s to exchange for such 
stocks. Also city  property. If you wish 
to sell or exchange your business w rite 
us. G. R. Business Exchange, 540 H ouse
m an Bldg., Grand Rapids. Mich. 859

F o r Sale—An old e s tab lish ed  h a rd w a re  
business  w ith  five y e a r  lease  b rick  s to re  
n e x t door to  p o s t office. E v e ry  p a r t  
of s to re  all p a in ted  new . W ill sell o r 
tra d e  fo r sm all fa rm  n e a r  good tow n. 
S tock  w ill invoice six  th o u san d  o r  m ore. 
A ddress No. 554, M ichigan T rad esm an .

554

S E E  NEXT PAGE.
Advertisem ents received too la te  to  run  

on th is page appear on the following 
page.

A Quality Cigar 
D o r n b o s  S in g le  B in d er  

One W ay to  Havana
Sold by All Jobbers

P e te r  D o r n b o s
Cigar Manufacturer 

16 and 18 Fulton St., W. 
Grand Rapids :: Michigan

You Can Make a Profit on

B e z o
the new and better waterproofing 

for shoes and leather
A ny  dealer w ith  a trade  am ong farm ers, lum 

berm en. m iners, hunters, policem en, school chil
dren . can  work, up a profitable sa le  of Be7o the 
new . positive, qu ick-acting , w aterproof dressing 
fo r shoes and  all le a th er goods. P lea san t to  use. 
Free from  obj-c tions. R e ta ils  25c. Sam ple dozen 
to  dea lers $1 75 prepaid.

G A T E S  M A N U F A C T U R IN G  C O M P A N Y  
1831 E a st 13th S tree t C leveland. O hio

\  \  7H IL E  there is no food that 
*  * will replace bread in the 

American home, a careful use of 
it will bring about a tremendous 
saving in the wheat supply.

The best bread is made with
FLEISCHMANN’S YEAST

The Fleischmann Company

Putnam’sSI
m  ¡di§£» *
V : ; ssS lli§'» | ■ ** «p;

Menthol
C n u n h  U t o n cEPlï? W*

.shops M̂̂ coush m>

K i U u y i i  i / i  u p j
P a c k e d  40 f iv e  c e n t  p a c k a g e s  

in  c a r to nit áj?"11* ¡g Putnam Factory
National Candy Co., Inc.

MAKERS
G ran d  R a p id s , M ic h ig a n

G R A N D  R A P I D S  S A F E  C O .
Agent for the Celebrated Y O R K  M A N G A N E S E  B A N K  S A F E  

Taking an insurance rate of 50c per $1.000 per year. What is your rate?
Particulars mailed. Safe experts.

T R A D ESM A N  B U ILD IN G  G R A N D  R A PID S . M IC H IG A N
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UPPER PENINSULA.

Recent News of the Cloverland of 
Michigan.

Sault Ste. Marie, Feb. 18—W. H. 
Ackett, representing Swift & Com
pany’s soap .department, is covering 
his Northern territory this week. Thi9 
is Mr. Ackett’s first visit to the Soo, 
having succeeded Mr. Mooney, former 
representative for Swift & Company 
here. Mr. Ackett is well pleased with 
his new territory, which he considers 
one of the best in the State.

The Port Royal Coal Co. was the 
first to announce its patriotism and 
willingness to sell coal at the Govern
ment regulation prices. I t  is receiv
ing many favorable comments on its 
patriotism for the relief and comfort 
of humanity. It was found that it had 
no coal for sale and did not know 
when it would have any to offer, al
though its price, meanwhile would be 
Government regulation prices. This 
is what we call the real thing, but the 
question arises now, as to who the 
real heroes are in this case, as the oth
er coal dealers refuse to sell at less 
than $8 for soft coal, but are ready to 
deliver the goods.

W. H. Lewis, of Detour, was a busi
ness visitor here last week.

O. W. Smith, of Trout Lake, was a 
Soo visitor last week.

The Chippewa County Chapter 
American Red Cross sent their largest 
consignment ever shipped to head
quarters at Chicago last week, con
sisting of seven large phonograph 
boxes containing the output. This 
was the result of the past two weeks’ 
work on the part of the local ladies, 
showing the great increase in the 
number of workers and the greater 
skill acquired by the artisans. The 
valuation placed on the consignment 
was over $2,000.

In the death of W. T. McLaughlan, 
of the firm of McLaughlan Bros. & 
Co., feed and grain dealers, the Soo 
loses one of her most esteemed and 
foremost citizens. Mr. McLaughlan 
has been a patient sufferer for the past 
year with cancer, but always had a 
cheerful message for his friends when 
they visited him during his confine
ment. Mr. McLaughlin was born in 
Bruce Co. Ont. in 1862 and came to 
Sault Ste. Marie in 1888. The follow
ing year he was united in marriage 
to Miss Flora A. Munn of Pasley, 
Ont., bringing his bride to this city. 
He at that time was a very successful 
building contractor. He afterwards 
went into business with his brother 
Joseph, who had previously establish
ed a flour and feed business. The 
brothers worked together and devel
oped their business into one of the 
largest in its line in Northern Mich
igan. Mr. McLaughlan is survived by 
a widow and four children, the eldest 
being Lieut. Munn D. McLaughlan, 
now at Camp Custer, William, Jr., 
Florence and Wallace, of this city. 
The family have the sympathy of the 
entire community.

L. M. Steward, well-known corre
spondent for the Tradesm an at Sag
inaw, paid the Soo a visit last week. 
This was Mr. Steward’s first appear
ance at the Soo who seemed greatly 
impressed wfith the Upper Peninsula 
territory. He says that the next time 
he comes, which will be in the good 
old summer time, he will bring his 
wife along to enjoy the magnificent 
scenery in and around the Soo.

“The ambitious man should learn 
to be his own ancestors.’’

William Kirkbride, well-known 
meat merchant of Pickford, was a 
business visitor here last week.

A. M. Chalmers, for the past sev
eral years manager for the Bartlett 
Lumber Co., at Shelldrake, has resign
ed his position to take up his resi
dence with his family at the Soo. He 
was given a farewell reception before 
leaving Shelldrake, where he has been 
verv oooular and made many friends.

J. L. Lynch, well known lumberman 
Of Shelldrake, was a business visitor

a t the Soo last week. Je rry  reports 
plenty of snow in the woods but not 
enough to  block operations.

“The m ortuary test o f business is to 
see whether a man is alive to new ideas. 
I f  not, the undertaker is in waiting.”

W illiam Campbell, for the past two 
years in charge of the Cornwell Com
pany delivery department, has resigned 
and gone to California to  spend the win
ter.

Mr. and Mrs. M. N. H un t and Mr. 
and Mrs. R. G. Ferguson left last week 
to spend the remainder of the winter in 
Maimi, Fla.

The announcement of the death of 
Patrick E. M urray, of S t  Ignace, came 
as a shock to his many friends last 
Tuesday. Mr. M urray contracted pneu
monia and died after an illness o f only 
five days. Dr. Bogan came over from  
Mackinac Island and remained with the 
deceased until the end. Mir. M urray was 
born a t St. Ignace Dec. 13, 1867, being 
a lifelong resident and pioneer and one 
of the best known and most respected 
of the early residents. F o r many years 
he was a member of the lumbering firm 
of M urray Bros, and in connection with 
the extensive operations of this firm he 
came in contact with many people , and 
was well and favorably known through
out the Upper Peninsula. H e was known 
for his honesty, integrity and fair deal
ings with men at all times. The de
ceased was never married, but lived with 
his two sisters at St. Ignace. H e is 
survived by another sister, Mrs. Jos. 
Quinn, and two brothers, Peter J. and 
David H. M urray.

Clyde Hecox, the well known editor 
of the Enterprise, is fram ing up a bill 
of seme insects which are to be ex
terminated and is willing to do his bit 
to see that the following is passed:

The girl who insists on looking in a 
2 x 4  m iror in a crowded car to see if 
there is a young man behind her who 
is interested in her.

The guy on the elevated platform  who 
is always yelling, “Mbve up, there is 
plenty of room in the center of the car.”

The gink who writes the editorials in 
a certain big city daily telling how to 
win the war.

The telephone girl who says, “ Shell 
ring ’em again” when she has not rung 
’em at all

The animated prune who doesn’t 
know we are a t w ar and puts four 
lumps of sugar in his coffee.

The “busy” man who thinks he is the 
only man in the world who is busy.

The salesman who is always telling 
of the business he is “going” to get.

The fellow who can’t  wait to get out 
of the car, but has to bulge through.

The poet who tries out his poetry on 
me.

The Canadian Soo starts in Monday 
to close the stores in order to relieve 
the fuel situation. Once again, we got 
ahead of Canada by being the first to 
observe closed Mondays. So that Cana
da starts where we are leaving off.

J. L. McMannan, Canadian salesman 
fo r the Cornwell Co., is celebrating the 
first Monday closing by laying up with 
the grip.

A. E. Cullis, manager of the Soo 
Woolen Mills, is spending a few weeks 
at W est Baden, Ind., getting ready for 
the spring hop. W illiam G. Tapert.

Unfounded Rumor Regarding Wis
consin Sugar Condition.

Chicora, Feb. 15—Would you kind
ly answer through the Tradesman the 
statem ent that recently appeared in 
the Grand Rapids Herald about there 
being plenty of sugar in Wisconsin 
and there being no limit to the quan
tity dealers could sell. W. R. Rowe.

The publication referred to was bas
ed on an interview with former Food 
Inspector Mickel, of this city. He 
asserted there was no shortage of 
sugar in Wisconsin and no restriction 
placed on the sale of sugar by either 
wholesale or retail grocers. The in
terview being brought to the atten

tion  of F ood  C on tro lle r Rouse, th a t 
gen tlem an w ro te  to  one of the lead
ing  w holesale g rocers of M ilwaukee, 
w ho replied as follow s:

Milwaukee, Feb. 12—We do not 
know who is responsible for the clip
ping regarding the W isconsin sugar 
situation, which you mailed to us from 
the Feb. 6 issue of the Grand Rapids 
Herald, but if we told you exactly 
what we thought of the party, our 
stenographer would, undoubtedly, re
fuse to work for us any longer and 
Uncle Sam would have us up in Court 
for misuse of the mails.

This market, like all others through
out the country, has felt the sugar 
shortage right from the start, although 
we possibly may have been more for
tunate than some states, because of 
the fact that Wisconsin has quite a 
few big sugar factories, and as long 
as they were running, we were fair
ly well supplied. Since the first of the 
year, however, conditions have be
come quite serious and in the past 
two weeks, especially, Milwaukee has 
been practically bare of sugar. We 
have been urging the conservation of 
sugar in almost every poster, as the 
enclosed copies will show.

This man Mickel (whoever he may 
be) is quoted as saying that he saw 
an advertisement on the front page of 
a Milwaukee paper to the effect that 
one of the big stores had three cars 
of sugar en route. We can only be
lieve that this refers to a misquoted 
telephone interview which recently 
appeared in the Milwaukee Sentinel, 
in which we were reported to have re
ceived three cars of sugar.

You will note in our attached bul
letin No. 23 of Feb. 7 that we advise 
our salesmen that there was no truth 
to this statement, and if we could 
begin to tell you how many enquiries 
we received on account of this fool 
misstatement, you would readily ap
preciate how serious the sugar situa
tion is.

The truth of the old saying that one 
must not believe everything tha t ap
pears in the papers is being brought 
home more forcibly every day. Peo
ple without authority are making 
statem ents which in many cases are 
plain rot, but there are always plenty 
of gullible people who swallow any
thing that the papers print. Such 
statem ents as Mickel’s, for instance, 
not only cause suspicion and unrest, 
but are actually harmful to the g ro 
cery business in general.

For the good of the trade, and for 
the satisfaction which such • action 
should give you. we would suggest 
that you have Mr. Mickel come to 
your office and give you the name of 
the retail dealer in Fond du Lac who 
offered to sell him all the sugar he 
wanted.

We know that as a member of the 
U. S. Food Administration you will be 
very glad to co-operate in running 
down such stories as these and we

await your reply with a great deal of 
interest.

In the meantime, be assured that we 
are clamoring for sugar. W e received 
a small car to-day—the first pound 
we have had in almost two weeks.

John Hoffman & Sons Co.
The w riter of the above sent along 

with the letter nine different bulletins 
gotten out by his house during Jan. 
and Feb., all chronicling the short
age of sugar and some of them sta t
ing that the jobbing trade generally 
was completely out of sugar and had 
been for several days.

Butter, Eggs, Poultry, Beans and 
Potatoes.

Buffalo, Feb. 20—Creamery butter 
extras, 51@52c; first, 50@51c; com
mon, 48@49c; dairy, common to 
choice, 35@45c; dairy, poor to com
mon, all kinds, 34@36c.

Cheese—No. 1 new, fancy, 27c; 
choice, 26c; held 28c.

Eggs—Choice, new laid, 57@58c; 
fancy hennery, 58@60c.

Poultry (live)—Chicks, 32@35; old 
cox, 24@25c; ducks, 28@32c. The 
Food Commission forbids the sale of 
hens or pullets after Feb. 11, 1918.

Poultry (dressed)—Turkey, fancy, 
36@37c; choice, 35c; ducks, fancy, 30 
(3 32c : choice, 28@29c; chickens, roast
ing fancy, 32@34c; choice, 30c.

Beans—Medium, $13.50 per hundred 
lbs.; Peas, $13.50 per hundred lbs.; 
Red Kidney, $15.00@15.50 per hundred 
lbs.; W hite Kidney, $15.00(3)15.50 per 
hundred lbs.; Marrow, $14.50@14.75 
per hundred lbs.

Potatoes—$2.25(3)2.50 per 100 lbs.
Rea & Witzig.

Must Lessen Cost of Food to Con
sumer.

E. A. Stowe, formerly of Reed City, 
editor and publisher of the Michigan 
Tradesman, suggests that something 
should be done at this time to lessen 
the cost of food to the consumer by 
abolishing the use of trading stamps 
and similar cost creating schemes. As 
the publisher of a food journal for 
thirty-five years Mr. Stowe declares 
that these subterfuges have no proper 
place in the movement of food from 
the producer and manufacturer to the 
consumer and their use necessarily 
adds to the cost of the food because 
the stamps represent a tangible 
equivalent, which must be paid for.— 
Reed City Herald-Clarion.

Everybody’s good for something, 
but a lot of ’em never seem to find 
out what it is.

A lot of folks never go wrong be
cause they’re too blamed lazy to go 
anywhere.

Tulip Enameled Ware Assortment
When at the Hardware Convention at Saginaw did 

you order a Tulip Convention Enameled Ware Assortment? 
If not. we give you this opportunity of ordering now. as we 
have a limited quantity left. I f  we receive your order by 
return mail, we will be able to enter one f' r you.

Tnis assortment costs you $25. brings $35 64; your 
profit. $10.64, or 43 per cent. We furnish an attractive win
dow display with every assortment. Mail us your order 
promptly. ___________

Michigan Hardware Company
Exclusively W holesale Grand Rapids, Michigan
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