
Y
Y

y
Y

Y
Y

Y
Y

¥
¥

¥
¥

»
¥

-¥
¥

¥
¥

¥
¥

¥
*¥

¥
¥

¥
¥

¥
¥

¥
¥

¥
¥

¥
¥

¥
¥

¥
¥

¥
¥

¥
¥

¥
¥

¥
¥

¥
»

»
¥

¥
¥

¥
¥

¥
¥

¥
¥

¥
¥

¥
¥

¥
¥

¥
¥

¥
¥

¥
»

»
¥

¥
W

¥
¥

¥
¥

¥
¥

*

The Ships That Will Win the War

They’re launching ’em in Oregon, they’re launching ’em in Maine, 

They're launching ’em along the Jersey shore;

Every State that fronts the tide lets a couple of ’em slide 

Every day or tw o, and starts a dozen more.

A million men are digging ore, a million smelting steel;

Another million working at the ways.

And the riveters are banging and the heavy hammers clanjpng 

On the rivers and the harbors and the bays.

They’re building ’em of timber, they’re building ’em of steel,

They’re moulding ’em of concrete made of sand;

And they”U all be strong and staunch when they’re got in shape to launch 

And all ready for the business that’s at hand.

They soon will dot the ocean like the foam-flecks in a storm,

And they're going to go ahead and carry on,

Till the great big job is done and the great big war is won,

And the Kaiser and von Hindenburg are gone.

They’ll find the men to man ’em everywhere that Yankees are,

Good husky lads who love a stand-up fight.

And the baffled submarines w ill depart for safer scenes,

v When confronted with their majesty and might.

They’ll bridge the broad Atlantic with a bow-to-stem pontoon,

And the Teuton gang can read its own defeat

In the steady hammer, hammer, and the clangor and the clamor 

That is turning out the mighty Yankee fleet.

James J. Montague.



IUST off the press: a faot- 
and-picture story of the 

prune and apricot industry of 
California — and its relation 
to our top «quality brand 
SUNSWEET.
It tells you what SUNSWEET 
is and what it stands for. In
teresting and informative — 
amply illustrated. Size 9x12; 
28 pages and embossed cover; 
printed in five colors.-
We want you to  have th is book. 
W e know you’ll read it—and keep 
it. But—it has cost us so much to 
produce that you will have to ask 
for i t  on your business stationery. 
The edition is lim ited—better send 
for your copy today.

California Prune and 
Apricot Growers, Inc.

MAIN OFFICES, SAN JOSE, CAL.

A  co-operative growing, packing and 
marketing association embracing more 
than 5000 grotvers engaged in this 

industry in California

Jh esto rjr

Red Crown 
Gasoline for Power

The modern motor and improved carburetors have demon
strated beyond question that gasoline made especially 
for motor fuel—as Red Crown is made—will give the most 
power—the most speed and the most miles per gallon. 
Red Crown, like your automobile, is built to specifica
tions and Red Crown specifications have been worked 
out by the most eminent petroleum chemists and auto
mobile engineers available.

Red Crown contains a continuous chain of boiling point 
fractions, starting at about 95 degrees and continuing to 
above 400 degrees. It contains the correct proportion of 
low boiling point fractions to insure easy starting in any 
temperature—the correct proportion of intermediate boil
ing point fractions to insure smooth acceleration—and the 
correct proportion of high boiling point fractions with 
their predominence of heat units to insure the maximum 
power, miles and speed.
These are the things that make Red Crown the most ef
ficient gasoline possible to manufacture with present day 
knowledge.

For sale everywhere and by all agents and agencies of

STANDARD OIL COMPANY
(INDIANA)

Chicago U. S: A.

Ceresota
Flour

Always Uniformly Good

Made from Spring Wheat at 
Minneapolis, Minn.

Judson Grocer Company
The Pure Foods House

Distributors
G R A N D  R A PID S, M IC H IG A N

You Pay More Now »  
to Wrap Loose 

Sugar
Your time, your clerk’s time— 

even the boy’s time—is too valuable 
now to devote to wrapping sugar.

Franklin Sugars in convenient 
cartons and cotton bags, eliminate 
all scooping, weighing and wrap
ping. They save you spilled sugar, 
overweight, paper bags and twine.

The Franklin Sugar Refining Company
PHILADELPHIA

7 j |  “ A  Franklin Cane Sugar for every use”  A
Granulated, Dainty Lumps, Powdered, ) | j ^  u ,

Confectioners, Brown MggSI j |

IB - jSl!
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ECONOMY IN USE OF PAPER.
If it is true that the Government 

is the greatest publisher in the world, 
it is also true that it wastes the larg
est amount of paper. Should dupli
cated matter and useless matter, only 
bursting our waste-baskets, be elim
inated by various Government agen
cies, the paper shortage would be 
much lightened. There is no prom
ise. however, of any such reform. 
The Government prefers to make 
others practice the virtue of saving, 
and ordered publishers of newspapers 
and magazines to begin certain econ
omies Monday of this week. These 
involve the cutting off of free cop es. 
and the entire discontinuance of "re
turns" from news-dealers. 1 he latter 
will at first be inconvenienced, no 
doubt, and the public may be for a 
time. But readers of newspapers and 
periodicals can help over the diffi
culty by giving their orders in ad
vance. The dealers will need to 
know with approximate accuracy 
what their sales are to he. It is for 
their patrons to take the pains to 
aid them.

The Tradesman cheerfully ac- 
ouiesces in the peremptory demand 
of the War Industries Board that it 
discontinue all exchanges and cut off 
all complimentary and sample copies 
at pound rates. The order is a dras
tic one and must be obeyed to the 
letter. It is not without regret, how
ever, that the Tradesman parts com
pany with its editorial friends, many 
of whom have been the associates of 
a lifetime in the newspaper profes
sion.

WOOL AND WOOLENS.
Domestic wool is coming to market 

rapidly and in good volume, and the 
outlook for imports seems rather more 
promising. In Argentina, Americans 
have been doing some buying at prices 
which permit of the wool being taken 
bv the Government under its option. 
After the 28th inst. this will stop in 
accordance with the notice of the War

Trade Board. An easing of the gen
eral situation is shown in the declara
tions that mills having wool not needed 
on Government work may use the same 
in making fabrics for civilian pur
poses, and that there is no intention to 
stop concerns from advertising "all 
wool” fabrics or garments. Neither is 
there any more of the hysteria as to 
the inability of the woolen mills to 
supply all needs. Taking together the 
looms of all kinds in such mills, it 
does not appear that much over 30 per 
cent, of them have been continuously 
operating on military material, and this, 
too, despite the fact that this material 
was not only for immediate use. bur 
included a generous reserve. Not much, 
if any, complaint is made by the larger 
garment manufacturers of a lack of 
fabrics, although the old-time variety 
is wanting. There is good reason to 
believe, also, that the end is in .sight 
of the promiscuous speculation in piece 
goods which had so much to do with 
creating the notion of a scarcity and 
with causing needless advances in price. 
It is going to be a little more than 
risky to keep it up. and the Govern
ment may stop it abruptly by some 
drastic price fixing.

The decision to ration the family 
coal-cOnsumer appears to be an in
evitable result of the threatened coal 
shortage, and will, we imagine, be 
generally acquiesced in. The impor
tant thing is to get coal, and to get 
as much as possible before the cold 
weather sets in. So long, however, 
as consumers are ready to buy as 
much as the coal dealers are willing 
to let them have, some will accumu
late more than they need and others 
will go without. For such unequal 
distribution the only remedy is a ra
tioning system. The plan of the Fuel 
Administration contemplates not only 
a careful scrutiny of dealers' orders, 
but also an actual investigation of 
consumers’ needs. An interesting 
feature of the plan is the provision 
for fixing individual quotas on some
thing like a scientific basis. The con
sumer who has been wasting coal 
through ignorant or careless firing is 
now to be told how much he needs to 
use in order to heat his house prop
erly, and his quota will be limited to 
that quantity. The householder who 
has been running a furnace to suit 
bin;self will now be told how to do 
it. A further cut in the sugar ration 
is also impending, to meet the needs 
of the canners in handling a bumper 
fruit crop. As the present American 
sugar ration is SO per cent, larger 
than that of Great Britain, two and 
one-fourth times that of France, and 
about three times that of Italy, a 
further reduction is not likely to 
work real hardship.

GERMAN A DEAD LANGUAGE.
Empty benches confront teachers of 

the German language all over the 
United States. Instruction in the 
Teutonic tongue has fallen off in Amer
ican schools by at least 50 per cent, 
and possibly 65, and by next September 
it will be near the vanishing point in 
the elementary classes.

Action hostile to teaching the speech 
of the enemy has been taken either by 
state or local authorities in thirty-six 
out of forty-eight American Common
wealths. In Delaware, Florida, Idaho, 
New Mexico, and Wyoming this 
amounts to prohibition direct from the 
officials at the capitals. Iowa and 
North Dakota, through their State 
Boards of Education, recommend the 
dropping of German from all schools, 
while Oklahoma bans it from ele
mentary classes and gives the local edu
cators their choice regarding advanced 
grades.

In • many of the large centers of pop
ulation the municipal Boards of Edu
cation have either banished German or 
so cut clown schedules that it seems 
only a question of a year or so before 
its influence will have disappeared. In 
twenty States of the Union communi
ties have been vigorously exercising 
their option and have been steadily 
eliminating the language.

W HEN IS MILK NOT A MILK.
Few things point the two extremes 

of idealism in the matter of food 
products better than the controversy 
as to "Hebe.” This is a product 
made out of skimmed milk and sold 
as "condensed milk,” until food com
missioners stopped it and forced the 
manufacturers to drop the use of the 
word “milk." It does not seem to 
have interfered with the sale of the 
product at all. for it is reported to 
be growing in popularity; so much 
so that in a recent public letter, the 
Dairy Commissioner of California 
declared that "the very life of the 
dairy industry is at stake, because 
of this product.

Now, the fact is that some genius 
discovered the only difference be
tween true milk and skimmed milk 
was that the cream, or animal fats, 
had been removed. So he imported 
cocoanut oil of perfectly wholesome 
and edible character and put it back 
into the skimmed milk in the exact 
proportions that the butter fat had 
been taken out. The resulting com
pound defiled in taste and general 
utility the straight milk: especially 
when it was condensed.

Yet here is the California Dairy 
Commissioner, typical of the com
missioners who are to meet at Chi
cago, saying:

"Ts this illegitimate, unnecessary 
compound to take the place of the 
natural article to the detriment of

the dairy industry? Manufacturers 
of the high grade evaporated milks 
may be forced in self-protection to 
put out competing articles. That will 
mean such a set-back that the dairy 
interest will not recover for years.

"Right now is the time to start be
fore the stuff gets a foothold in our 
State. The dairymen should get busy, 
and through their associations, with 
the trade, with the food authorities 
(by asking for quick enforcements of 
the law and standard as to skimmed 
milk) and with our Senators and 
Representatives in Congress endeav
or to discourage this substitute and 
provide for regulatory legislation. 
Congress is in session and the dairy 
business is important.”

It may be that the Chicago con
vention will feel compelled by war 
considerations to refrain from con
troversy. but it cannot be denied that 
their pet hobbies implanted at such 
great cost of time and thought and 
public money are “slipping.” Last 
year they realized it by their refusal 
to pass a resolution about "substi
tutes.” What will they do this year?

Taking the country as a whole, 
mercantile business has been quite 
good. In certain manufacturing cen
ters it has been surprisingly so. Job
bers. who have not yet received their 
quotas for the coming fall because 
of deliveries belated to give way to 
war orders, are eager to make sure 
of getting what they will need for 
next spring. Retailers of ready to 
wear are just as anxious to be assur
ed that their supplies for fall will 
reach them in time. The latter are 
disturbed because of the official 
price-fixing of certain staple cottons 
at lower levels, which is to be follow 
ed by reductions in other fabrics. 
The trend, in fact, is plainly seen 
to be downward, and the question is 
as to how soon it will be practically 
manifested in the prices of made-up 
garments, whether they be of cot- 
t n. wool, or silk. The jobbers, with 
a longer look ahead, are perturbed 
at the suggestions which have come 
from Washington intimating that 
purchases of garments, household 
paraphernalia and other articles above 
certain prices are to be taxed. This 
may have one. or both, of two ef
fects. It may cause a great deal ot 
buying in advance to avoid the pay
ment of the tax penalty, or it mav 
result in a decided restriction of buv- 
in°*. Manifestly, it is difficult to make 
arrangements very far ahead when 
uncertainties of this kind are add“d 
to those incident to the war condi
tions. The prospects for the present 
appear to be for piecemeal and cau
tious buying.

The things a man is going to do 
put no money jn his pocket.
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THE HOPE OF THE HUN.

It Is to Empty the Allied Flour Bar
rel.

D etroit, Ju ly  16— E nclosed he re 
with we are handing  you copies of 
the Food A dm inistra tion  F lyer No. 6 
for re ta il m erchants. A lso copy of a 
special bulletin issued by this office 
to  re ta il m erchants relative to  con
serving fresh vegetables, and our 
la test bulletin  to  W holesale G rocer 
Salesm en and our C ounty M erchant 
R epresentatives, which will give you 
an idea of the  recen t activities of th is 
office.

W e will, la te r in the week, forw ard  
to  you a com plete list of C ounty M er
chant R epresentatives. N early  every 
county  is now included in our o rg an 
ization and from  rep o rts  sent in to 
us, the re ta il m erchants of M ichigan 
are doing a very stro n g  and effective 
w ork for Food C onservation Public
ity. T h is is a very difficult tim e of 
year to  talk  food conservation. W e 
are  near the harvest and there  is 
every tendency for us to  slacken our 
efforts, but from  our know ledge here 
of food conditions abroad, we realize 
we m ust m ake every effort to  accu
m ulate food reserves from  the abun
dance of our p resen t harvest. O ur 
allies and our soldiers are still de
pendent absolutely on food they  re
ceive from  day to  day. T h at is ex
trem ely  dangerous, and we m ust for 
safely accum ulate reserve stocks of 
food abroad to  p ro tec t them  against 
any th ing  w hich m igh t happen.

W e are u rg ing  our m erchants to  
use every effort, th rough  advertising  
and dem onstra tions, of cold pack 
canning m ethods, and the use of cer
eal substitu tes to  keep food conserva
tion upperm ost in people’s minds. In 
th is connection it occurs to  us th at 
it would be a valuable service if you 
could each w eek p resen t to  the R e
tail G rocers o f M ichigan one w heat
less recipe, and ask them  to  pass this 
recipe on to  their custom ers. E nclos
ed herew ith  fo r th is purpose, we are 
sending you a booklet issued by th is 
office of w heatless recipes. All of 
these have been tested  by the Food 
A dm inistration  and you need not hes
itate  to  recom m end them .

T he great need in conserving w heat 
is to  know how  to  use the  substi
tu tes, and while we are to  soon have 
an abundance of wheat, it would not 
be fair for us to  relax  our efforts.

I t  is also true  th a t A m erica m ust 
never again be a one cereal nation, 
and now is the tim e, under the stress 
of circum stances, when our consum 
ers can learn  th a t th ere  are o ther 
cereals than  wheat.

W e would be glad to  know  how 
th is  suggestion appeals to  you.

O scar W ebber,
S ta te  M erchant R epresentative  for 

M ichigan.

Steam ed Brow n Bread.
iy 2 cups cornm eal.
1 cups barley  flour.
J4 teaspoon salt.
1 teaspoon soda.
y2 cup m olasses.
1 y2 cups b u tte r  milk.
x/ 2 cup raisins.
M ix to g eth e r d ry  ingredients, add 

the m olasses, bu tte rm ilk  and raisins. 
B eat well and steam  in m olds for 
th ree  hours (pound baking-pow der 
cans m ay be used).

Flyer No. 6.
The long, hard pull of the war is 

before us now. O ur duty is clearly 
defined; we realize that the Allies 
must have wheat at any cost. No 
m atter what we have done already, 
our service from now on must be 
steadied and intensified. W e must 
work harder, raise more food and 
save more food than ever before. 
Even if we have a bumper crop this 
year, we must remember that we have 
to store up reserves against the fu
ture. Am**r:ca must provision the 
world until the war is over, and

th rough  the  period of reconstruc
tion. O ur fighting m en and the A l
lies m ust have food for im m ediate 
use and for a safe reserve.

T he W ar Com es F irst.
L et us put our w heat-saving on a 

business basis. T h ere  are p lenty  of 
o th er th ings we can eat. If we keep 
our gardens going and conserve every 
ounce of food they  produce we will 
be independent of the food m arket, 
so that, a fte r the nex t crop com es in, 
we can continue our w heat-saving 
schedule to  build up a reserve for 
the  Allies. W e are not in th is w ar 
for a m onth, or for a year.
W e A re in the W ar to the Finish.

T he m ost effective help we can give 
our G overnm ent is to strip  our decks 
for effective ba ttle—cast off all non- 
essentials, cut out all useless activ
ities. reduce all our processes of life 
to  the sim plest possible term s—in 
o rd er th a t every thought, every ac
tion and every ta len t m ay be enlisted 
to  beat G erm any!

Y our Em ployes.
Do you realize the po ten tial in

fluence in our m ight arm y of sto re  
em ployes?

W ith  every sale there  is a little  
casual conversation  th row n in for 
good-will. Be sure your em ployes 
understand  the food situation so well 
th a t they  will use th is m om ent or 
tw o of chat w ith the custom er to  
pass on a firm conviction th a t food 
will win the war. Make them  realize 
the value of th is chance to  render a 
real w ar service.

Call your em ployes to g e th e r and 
talk  to them  personally  about food 
conservation. T hey  believe in you 
and respect your opinions. Explain 
to  them  th a t saving food does not 
mean eating  less; it only m eans the 
substitu tion  of those m any w hole
some foodstuffs which cannot be 
shipped, for the very  few so neces
sary to  the cam paign against the 
Hun.

Make them  feel their personal re 
sponsibility  for the  trend  of popula- 
opinion in this regard. T hey  all want 
to help. Show them  this practical 
way to  gra tify  th a t instinctive d es:re 
to serve which is in every loyal A m er
ican to-day.
Summer Catalogues and Circulars.
Set ap art a little  space to  rem ind 

your custom ers th a t w ar gardens 
m ust produce a m axim um  of food 
this year. Tell them  over and over 
th a t we are fighting th is w ar with 
food, th a t food is a definite resource 
of the Allied arm ies, and th a t the 
m ost insignificant w astage is a crime.

If  you sell fireless cookers, pressure 
cookers for canning, k itchen utensils, 
g lass jars, o r con tainers for canned 
food, do not fail to  feature them  free- 
lv, im pressing upon your custom ers 
the fact th a t th ere  m ay be a sh o rt
age of food next w inter, th a t inevit
ably there  will be w ar-tim e conges
tion of the railroads, and th a t the 
wise th in g  is to  stock the pan try  
shelves with as much hom e-canned 
and preserved food as possible. U rge 
them  to begin canning earlv. and to  
continue until the last garden p rod
ucts are taken care of. Make these 
sales patrio tic  affairs and do all you 
can to  arouse th a t fighting spirit 
which will m ake the  wom en of the 
coun try  stand  behind the  a rm y—an 
unconquerable reserve corps.

D em onstra tion  Booth.
H ave frequent canning  and p re 

serving dem onstra tions. In troduce  
your custom ers to  the  de-hydra
tion of vegetables and show  just 
how it is done. Y our S tate 
M erchant R epresen tative  will gladly 
put you in touch with the p roper p eo 
ple to  give you expert advice along 
these lines. Such dem onstra tions 
will help the shies of canning and 
d ry ing  equipm ent and will also en
sure the  housew ives in your com 
m unity  from  m aking m istakes and 
le t t’ng any ja rs  of food spoil from  
im proper m ethods.

Your Local Newspaper.
W hen you m ake up the advertise

m ents for your store, it will help food 
conservation  in your locality if you 
will include one of the following 
slogans, under the caption:
T he U nited  S tates Food A dm inistra

tion says:
1. Keep the gardens going. I t  is 

not enough to  p lant a garden and 
then leave it to  nature  to  produce a 
good crop. Every  weed is naturally  
pro-G erm an.

2. H ow  much will you put in the 
em pty flour barrel of the Allies who 
fight your battle? Y our home g ar
den will help you answer.

3. The gardens are the food re
serve corps. E at fresh vegetables 
and save the  w heat for the soldiers 
on the line.

4. L et us give up every grain of 
w heat we can spare until the subm a
rines are cleared aw ay from  the sea. 
In Am erica, we can “make out” on 
corn, potatoes, beans, vegetables, bar
ley, rye, oatm eal, rice and buck
wheat. I f  we cannot get along with 
these crops, are we w orth  all the 
blood and suffering th a t ;s being 
spent to  preserve our freedom ? W e 
m ust help until it hurts, and then 
help some m ore.

5. T he purpose of the subm arine 
is to  em pty the flour barrel of the 
Allies. F igh t them  at the table three 
tim es a day. Save wheat!

6. T o-day is the day to  save wheat 
for our defenders. If we delay until 
tom orrow , we m ay be too late.

7. T he Allies, facing famine, look 
to  us and say, “H ow  long m ust we 
w ait?” Save w heat for them . They 
die for you.

8. W e m ust keep the plates of the 
Allied soldiers full. T here  m ust be 
no let-dow n of saving anyw here in 
America, even though the local food 
supplies are abundant. T he pantries 
“O ver T h ere” are empty.

9. Food is the weapon with which 
Am erica m ust m aintain a position in 
th is w ar long enough to  win. Saving 
w heat is the best personal con tribu
tion we can make.
10. W e are not asked to save food 
in o rder to  save m oney, but to save 
the lives th at will win the war.

11. T he bread ration  in France 
has been reduced tw o-th irds because 
we have not been able to  send all 
the w heat we prom ised. W e m ust 
fove m ore in o rder to m ake good our 
N ational honor.

12. W e m ust build up reserves of 
L o d  in F rance for the Allies and for 
the increasing  num bers of American 
boys over there. I t  is not enough 
to  send only food for a hand-to- 
m outh existence.

No Restrict "ons On Sale of Shoes 
Now Stocked.

Philadelphia, July 15— In o rder that 
shoe dealers m ay be inform ed a t first 
hand of the effect of the styles for 
spring. 1919, regulations, we wish to 
warn you against new spaper stories 
and the general gossip th a t is run 
ning the gam ut con trary  to  w hat is 
intended a t W ashington.

I appeal to every shoe retailer to 
give the principal points in this letter 
and the accompanying statement 
(printed below) the fullest publicity, 
even to getting out a folder that you 
can give, or mail, to your customers 
so that they will have the right view 
as to what is the patriotic thing for 
them to do in buying new shoes. The 
regulations which no doubt you have 
seen, should be read carefully, not 
slightingly. W ithout going into the 
details of all the regulations, I wish 
to summarize for you the intent of 
them, as follows:

F irst: You are patriotic and helo- 
ing the Government most when you 
sell all the merchandise you have on 
vour shelves, and vour customers are 
patriotic to buv them.

Second: This applies also to goods 
that you have on order and will still 
order.

Third: Tt is patriotic for vou to 
buv. and for vour customers to buy 
from you. anything th a t a manufac

tu rer will offer you because he will 
not offer any th ing  th a t the Govern
m ent does no t intend to  be sold. It 
is to  the in te res t of the  Governm ent 
first, last and alw ays, to  liquidate 
every th ing  th a t is a lready  m anufac
tured, w hether it be leather, shoes, 
or any o th er com m odity, no m atter 
w hat the color.

No new grays will be tanned, but 
you m ay sell grays, o r any th ing  else, 
th at you can buy, o r th a t is on the 
m arket, even if it takes you ten years 
to get rid of them . T hose  best posted 
in the m arket say th a t w hen the date 
set (O ct. 1) as the lim it for cutting  
grays arrives, there  will be no more 
grays to  cut.

K indly give the  accom panying 
statem ent (p rin ted  below ) your m ost 
careful co n sd e ra tio n  and pass it 
a long to  your local new spapers, to 
your custom ers, and to  your fellow 
shoemen.

A. H. Geuting, S ecretary-T reas.

Give T his S ta tem ent W ide Publicity.
T here  are no re stric tio n s binding 

upon the re ta ile rs  of the  U nited 
S tates whatever.

R etailers are urged to  sell every
th ing  they  now have in stock and 
liquidate th e ir stocks if it takes ten 
years to  do it. T he style regulations 
issued by the  G overnm ent perta in  to 
the tanner and the shoe m anufactur
er and do not include the retailer at 
all, so th at every piece of m erchan
dise you have on your shelves, or 
coming, o r th at you m ay co n tract for 
and will be shipped to  you, m ay be 
sold, and sold as a p a trio tic  m er
chant, and the custom ers who buy 
and w ear such shoes are patriotic  
citizens.

The chief th o u g h t is to  liquidate 
every piece of m erchandise in the 
country  m ade up. T he regulations 
apply only to new tan n in g  and new 
m anufacturing, in which the retailei 
has no concern, excepting  th a t they 
have sat at the B oard and have help
ed in p reparing  constructive  regula
tion of the shoe trade.

T his sta tem en t is official and we 
urge every re ta iler to  give the facts 
contained in it the  fullest publicity 
in their com m unities so there  may 
be no prejudice against any m erchan
dise now on the m arket, o r in p ro 
cess of m anufacture.

A. H. Geuting, S ecretary-T reas.

Campaign for More Hogs Successful.
A lthough definite figures are not 

yet obtainable, the Anim al H us
bandry  Division of the B ureau of 
Anim al In d u stry  is assured  th a t the 
cam paign to  increase pork  produc
tion at least 15 per cent .over last 
year has been successful. A ccording 
to  reports practically  every S tate ha î 
done its p art in ob tain ing  th is in
crease, and some have m ore than 
m ade up their quota. D ata  gathered 
by the U nited  S ta tes D epartm en t of 
A griculture show  th a t on April 1 
brood sows on the farm s in the 
U nited S ta tes had increased 9^2 per 
cent, over the num ber on the same 
date the previous year. W eather 
conditions during  M arch and April 
w ere very favorable over alm ost the 
entire  hog-producing country , with 
the result th a t there  w as a larger 
percentage of pigs ra ised  than  has 
been the case for m any years.

The average m an doesn’t add any 
dignity to  the office he fills.
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A man should not do the work a 
machine will do for him

A  m erchant, w ith  all his troubles, 
should never do the work that a 
m achine does better and quicker.
Our new est m odel N ational Cash 
R egister m akes the records w hich  
a m erchant needs to control his 
business. It does fifteen necessary 
things in three seconds.

W ithout the register a m an cannot 
do these things in half an hour.
W ith  the register, even a new  clerk

can do them  just by pressing the 
keys.

Our new  electric m achines are as 
m uch better than old m achines as 
an up-to-date harvester is ahead 
of a sickle for cutting grain.

T he latest m odel N ational Cash 
Register is a great help to mer
chants and clerks.
It pays for itself out of w hat it 
saves.

Merchants need National Cash Registers now more than ever before
....................... ............................................................................................. FILL OUT THE COUPON AND MAIL TODAY ....................................................................................................................

Dept. 10704 T h e National Cash R egister Company, D ayton, Ohio.

P lease give m e full particulars about the up-to-date N . C. R. System  for m y kind of business.

N am e________________ _____________________________________ ________________________________________________

B usiness_______________________________________________________________________________________________

Address _________________________________
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Movements of Merchants.
W hitehall—Lloyd Van Syoc has 

re-opened the Bunker Hill meat m ar
ket.

Nashville—Fred G. Baker has return
ed and will again embark in general 
trade.

O tsego—U. M. Kreidler succeeds 
H. M. Balgoyne in the ice and fuel 
business.

Howell—Charles W. Purdy succeeds 
Roy W. Schoenhals in the lumber and 
fuel business.

M arquette—Jacob Coppins has
opened a confectionery store in 
South Marquette.

Detroit—The John H. Holmes Co. 
has changed its name to the Coffield 
Tire Protector Co.

Nashville—Ralph Olin has opened 
a garage and automobile supply store 
in the Green block.

Coopersville—The Peoples Savings 
Bank has increased its capital stock 
from $20,000 to $25,000.

Charlevoix—The Blanchard H ard
ware Co. has increased its capital 
stock from  $15,000 to $25,000.

Detroit—The Kerr Machinery & 
Supply Co. has changed its name to 
the Kerr Machinery Corporation.

Coleman—Miss Conroy, recently 
of Mt. Pleasant, succeeds Miss Mc- 
Eachen in the millinery business.

W hitehall—Mr. Muehle has en
gaged in the baking business under 
the style of the W hite Lake Bakery.

D etroit—The Michigan Scrap Iron 
& Metal Co. has changed its name 
to the Michigan Steel & Metal Co.

Holland—A  dividend of 5 per cent, 
has been paid to the creditors of the 
bankrupt Vereeke-Siersma Hardware 
Co.

Detroit—The Pittlekow Heating & 
Engineering Co. has increased its 
capital stock from $50,000 to $100,- 
000.

Bronson—The Farmers’ Co-Opera
tive Association has been re-organized 
with Berton Strong, of Coldwater, as 
manager.

Remus—Ariss & Son have sold their 
meat stock and butcher’s equipment to 
William A. Walker, who will continue 
the business.

Clinton—The Smith-Richmond State 
Bank has been incorporated with an 
authorized capital stock of $30,000, all 
of which has been subscribed.

Reed City—W. T. Riggs has pur
chased the store fixtures and stock 
of bazaar goods of C. W. Scharkey 
and will consolidate it with his own.
i Constantine—The Constantine Mill

ing Co. has purchased the grain ele
vators of Knappen Bros, at School
craft and Chamberlain and will con
tinue the business under the manage
ment of W. J. Thomas.

A lam o— F. E. Russell, dealer in 
fancy groceries, confectionery  and 
cigars, has closed his sto re  p rep ara 
to ry  to  finding a purchaser for the 
stock.

F ru itp o rt — G eorge Conley, of 
G eorge Conley & Son, dealers in 
general m erchandise, died suddenly, 
Ju ly  14, follow ing an a ttack  of heart 
disease.

C arsonville—T he C arsonville Co- 
O perative Co. has been organized to  
conduct a general m ercantile  busi
ness, with an au thorized  capital stock 
of $1,500.

Sum ner— Byron Finch has sold his 
stock of general m erchandise to  
Jackson  parties, who have no t yet 
determ ined what d isposition they  will 
m ake of it.

S parta—W ilson & Co., m eat pack
ers of Chicago, have purchased the 
p lant and equipm ent of the Sparta  
Condensed Milk Co. and will continue 
the business.

D e tro it—T he M ichigan M otors 
Co., Inc., has been incorporated  w ith 
an authorized  capital stock of $1,000, 
all of which has been subscribed and 
paid in in cash.

Pinconning— Fire destroyed the 
m eat and grocery  stock also the 
store building of K lum pp Bros, and 
the sto re  building and drug stock of 
F rank  Egle, Ju ly  16.

Kalam azoo—V ictor E. Spaulding 
has sold his drug stock and store 
fixtures to  V. E. Law ler, w ho will 
continue the business a t the same 
location, 1132 E ast avenue.

P o rt H uron—The Port Huron Sand 
& Gravel Co. has been incorporated 
with an authorized capital stock of 
$5,000, all of which has been sub
scribed and $500 paid in in cash.

Detroit—The Acme T ire & Supply 
Co. has been incorporated with an 
authorized capital, stock of $10,000, all 
of which has been subscribed and paid 
in, $2,055.90 in cash and $7,944.10 in 
property.

Green Lake—P'ire destroyed the store 
building and general merchandise stock 
of Mrs. A. M. Hooker July 4. The 
fire was started by boys with fire 
crackers.

H a rtfo rd — Sim pson A cres has pu r
chased the V. A. L epper dry  goods 
stock, a t Law rence, and will continue 
it w ith the  C harles Duncom be stock 
of general m erchandise a t Keeler, 
which he a lso purchased.

H ancock—Clarence Brown, m an
ager of the Scott H otel, has closed 
it for the duration  of the war. Many' 
traveling  salesm en have been taken 
off the road and the increased ra il
road fare has m ade business very 
dull.

Greenville—T he M ichigan M otor 
G arm ent Co. has increased its capital 
stock from  $20,000 to  $50,000.

L ansing  — T he L ansing  Screw 
P roducts Co. has purchased the p lant 
of the M ichigan K nitting  Co. and will 
comm ence rem odeling it a t once.

Jackson—T he Jaxon P roducts Co. 
has been incorporated  with an au tho r
ized capital stock of $10,000, all of 
which has been subscribed and $1,000 
paid in in cash.

Detroit—The Bankers Coin Case Co. 
has been incorporated with an auth
orized capital stock of $10,000, of which 
amount $6,500 has been subscribed and 
$5,000 paid in property.

Battle Creek—The United States 
Corn Confection Co. has been organ
ized with an authorized capital stock 
of $1,500, all of which has been sub
scribed and paid in in cash.

South Haven—The South Haven 
Foundry & Mlachine Co. has been in
corporated with an authorized capital 
stock of $25,000, all of which has been 
subscribed and $2,500 paid in in cash.

D etro it—T he Cadillac F orged  P ro d 
ucts Co. has been incorporated  with 
an authorized  capital stock of $30,000, 
of which am ount $15,000 has been 
subscribed, $1,700 paid in in cash and 
$8,800 in property .

P o rt H uron—T he W illiam  O. Lee 
Co., m anufacturer of b rass goods, has 
increased its capital stock from  $25,- 
000 to  $50,000 and changed its name 
to  the U nited  B rass & Aluminum 
M anufacturing  Co.

Lansing—The Thoman Milling Co. is 
remodeling and rebuilding its plant to 
care for a new department about to be 
established. I t will make pancake flour 
and other package goods now demanded 
owing to war conditions.

Kalamazoo—The Electric Repair & 
Service Co. has been incorporated with 
an authorized capital stock of $5,000, 
$2,500 of which has been subscribed 
and paid in, $1,166.32 in cash and 
$333.68 in property.

D e tro it—M. Schneider & Co. has 
been organized to  buy and sell scrap 
m etals, lea ther and rubber, w ith an 
authorized  capital stock of $5,000, all 
of which has been subscribed and 
paid in in property .

Mt. Pleasant—M!ilton A. Holmes, for 
four years general sales manager of 
the Republic Truck Co., of Alma, has 
severed his connections with that com
pany and is organizing the Transport 
Truck Co. with a $1,000,000 capitaliza
tion, to be located here.

Manufacturing Matters.
C oldw ater—T he N ational Device & 

Drill Co. has changed its post office 
to  Y psilanti.

MHiskegon—The Milk Products Co. 
has increased its capitalization from 
$6,000 to $10,000.

D etro it—T he M ichigan Builders 
Supply Co. has increased its capital 
stock from  $25,000 to $100,000.

H ow ard City—T he M ichigan D airy 
Products A ssociation has built a 
70 x 26 addition to  its plant.

K alam azoo—T he Peck Iro n  & 
Steel Co. has been incorporated  with 
an au thorized  capitalization of $30,- 
000, a large percentage of which has 
been subscribed.

D etro it—T he W ayne H a t Co. has 
been organized to  m anufacture  and 
sell at wholesale and retail, m illinery 
of all kinds w ith an au thorized  cap
ital stock of $5,000, of which am ount 
$3,500 has been subscribed and paid 
in in cash.

M uskegon—T he M uskegon Milling 
Co. will open its new p lan t about 
A ugust 1. T w o mills, together 
g rinding four to n s of g ra in  an hour, 
have been Installed for g rind ing  feed. 
PTour will be b o ugh t and sold, 
although none will be ground.

D etro it—T he A jax P a tte rn  W orks 
has been organized to  do a m anu
facturing  and general m ercantile 
business in wood and m etal p a tte rn s j 
with an authorized  capital stock of 
$15,000, of which am ount $7,650 has 
been subscribed and paid in property.

D e tro it—T he B arras M anufactur
ing Co. has been organized to  m anu
facture and sell jew elry  and all other 
articles incidental to  m anufacturing  
jew elry, w ith an au thorized  capital 
stock of $5,000, of which am ount 
$3,000 has been subscribed and paid 
in, $2,500 in p ro p erty  and $500 ’n 
cash.

Red Cross Needs Old Tires.
You, Mr. A uto O w ner, if you are 

patrio tic  and w ant to  help the  Red 
Cross, take a few m inutes and look 
th rough your garage and see how 
m any old rubber tires and inner tubes 
you have. T hen take all you have, 
load them  into your autom obile and 
when you drive dow ntow n place the 
tires and inner tubes on a pile in 
front of the headquarte rs of the Jun 
ior Red Cross, opposite Fu lton  street 
park. Grand Rapids has been back
w ard in giving old rubber to  the sal
vage departm ent of the  Red Cross 
and it is up to  all citizens to  make 
good. T here  are innum erable pieces 
of rubber lying useless around your 
house and garage, Mr. A uto Owner, 
so dig it up and deposit it on the 
pile at the m onum ent.

Thirty Chicago Grocers Lose Li
censes.

Licenses to  re ta il sugar have been 
w ithdraw n from  th irty  Chicago g ro 
cers for v iolations of the sugar ration 
rules. A force of 200 investigators 
have been busy for a week checking 
up the grocers. As a resu lt th irty  
lost their licenses to  deal in sugar 
until Jan. 1 nex t year.

The sugar card has been put into 
effect in Kent county without opposi
tion of any consequence, except from 
those consumers who are temporarily 
cut off from supplies by reason of their 
having a quantity of sugar on hand. 
A little annoyance occurs from the 
presence of so many fractional parts of 
a pound in computing sales on a weekly 
basis, which could be avoided by figur
ing the consumption at three pounds per 
month per capita, instead of three- 
fourths of a pound per week per capita; 
but this annoyance is probably more 
than offset by advantage the system  
gives the consumer to make weekly, in
stead of monthly, purchases. Ottawa 
county grocers are to hold a meeting 
with County Adm inistrator Rollins at 
Grand Haven this evening to consider 
the adoption of the sugar card.
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Review of the Grand Rapids Produce 
Market.

A pples — Red A strachans and 
D utchess are beginning to  come in 
and find a m arket on the basis of 
$3 per bu.

Asparagus—Home grown, $1 per 
doz.

Bananas—$7 per 100 lbs.
Beets—Home grown, 40c per doz. 

bunches.
B utter—T he m arket is firm and 

active, with a good consum ptive de
mand, at prices rang ing  about l/ 2c 
m ore than  a week ago. T he w eather 
has been very  favorable for m aking 
b u tte r and the m ake is rep orted  to  be 
norm al. T he quality arriv ing  is very 
good for the season. We look for a 
continued good dem and, w ithout any 
falling off in the receip ts as long as 
the favorable w eather conditions last. 
Local dealers hold ex tra  fancy cream 
ery a t 4254c for fresh. T hey  pay 38c 
for No. 1 dairy in ja rs : they  also 
pay 30c for packing stock.

Cabbage—H om e grow n, $4.25 per 
large crate  and $2.75 for medium.

Cantaloupes—California standards 
$4.50 per crate; ponies, $4 per crate; 
flats, containing 10 to 12, $2: Ari- 
zonasj, $5 for standards, $4.50 for 
ponies and $2.25 for flats.

Carrots—20c per doz. bunches.
Cauliflower—$2 per crate of 8 to 

10 heads.-
Red Currants—$2.50 per 16 qt. 

crate.
C ucum bers —  H om e grow n ho t 

house com m and 90c per dozen for 
No. 1 and 75c per dozen for No. 2; 
Illinois hot house, $1.85 per 2 dozen 
boxes.

Eggs—The market is very active, 
with a good consumptive demand, at 
prices ranging about lc  per dozen 
higher than a week ago. The qual
ity arriving is very good and the 
market is firm. If there is any change 
it is likely to be a further advance. 
The consumptive demand is a great 
deal better than is usual a t this season 
of the year. Local dealers pay 38c 
to-day. cases included, delivery in 
Grand Rapids.

Gooseberries'—$2.25 per 16 qt. 
crate.

Grape F ru 't—$3.50@3.75 per box 
for all sizes Floridas.

Green Onions—18@20c per dozen 
for hom e grown.

Green Peas—$2.50@3 per bu. for 
home grown.

Green Peppers—$4 per 6 basket 
crate: $1 85 per 4 basket crate.

Honey—22c per lb. for white clover 
and 20c for dark.

Lemons — California selling at 
$10.50 for choice and $11 for fancy.

L ettuce—Garden grow n, 75c per

bu.; hom e grow n head, $1.25 per bu.
Mushrooms—75c per lb.
N uts—Alm onds, 21c per lb., fil

berts, 20c for G renoble; Brazils, 18c; 
Mixed nuts, 1654c.

Onions—Louisiana, $4 per 100 lb. 
sack; California, $4.50 per 100- lb. 
sack.

Oranges — California Valencias, 
$7.50@8 per box.

Peaches—$2.75 per 6 basket crate 
of Georgia Bells: Georgia Elbertas, 
$3.50 per 6 basket crate and $3.75 
per bu.

Pieplant—$1 per bu.
Pineapples—$6 for 24s, 30s and 36s.
Potatoes—Old command $2.25 per 

100 lbs. and new $3.50 per 100 lbs., 
new Virginia in 11 peck barrels, $6.50 
per bbl.

Radishes—18c per dozen for home 
grown hot house.

Raspberries—$4 per 16 qt. crate for 
e:ther red or black.

Sour Cherries—$2.75 per 16 qt. 
crate.

Spinach—$1.25 per bu. for home 
grown.

T om atoes— Six basket crate  from 
Texas, $4; hom e grow n hot house, 
$1 per 7 lb. basket.

W ater Melons—$4@4.50 per bbl. 
containing 10.

W ax Beans—Home grown, $3.50 
per bu.

The Grocery Market.
Sugar—The market price is, of 

course, unchanged. No decision has 
yet been given in the refiners’ ap
plication for a larger margin, but 
the trade are still expecting that it 
will be acted upon favorably. The 
very light demand for sugar during 
the past week, which is easily gauged 
on account of the new certificate sys
tem, indicates that there was a great 
deal more sugar about, either in re
tailers’ hands or consumers’, than 
was generally thought possible. It 
was given out during the week that 
one large New York jobber sold only 
twenty-five barrels of sugar during 
the whole of last week.

Tea—The general tone of the mar
ket is firm, especially in the more 
popular descriptions, because of the 
close clean up of spot stock, and any 
renewal of buying interest would in 
all probability result in a rise in 
prices to meet the relatively higher 
cost of new teas. In the latter, trade 
st"ll hesitates, but there is no urgen
cy in the policy of sellers who are 
sat;sfied that ultim ately offerings 
will be taken up at full prices.

Coffee—The market shows no change. 
There is some demand from day to day, 
but only for actual wants. All grades 
of Rio and Santos coffee are where

they were a week ago, reports of frost 
in Brazil not having alarmed dealers. 
Milds are also unchanged.

Canned F ru it—Sm all E aste rn  sta 
ple canned goods are proceeding with 
their season w ithout special incident, 
every th ing  being high and firm. T here 
is a general idea w hat the new price 
on California canned goods is going 
to  be, but w ith a singular lack of 
uniform ity  am ong the packers, for 
exam ple, prices on ex tra  standard  
lem on cling peaches have been nam 
ed from  $2.35 a dozen up to  $2.65. 
Spot California canned fru its are dull. 
As to  futures, the situation  is not, 
developing very rapidly. - Item s on 
which it had been possible to name 
prices because of earlier production 
have all been on a very high basis, 
fo recasting  sim ilar levels for rem ain
ing item s. A t the sam e time, there 
is a feeling apprehension on the part 
of buyers, fearing  th at crop produc
tion m ay be larger than  these prices 
would w arran t. I t  is pointed out th at 
the regulations of the Food A dm inis
tra tio n  re la te  to  m axim um  profits, 
provided it is possible to  obtain them. 
N oth ing  is said about m inimum prices 
w'hich m ay result in loss, and such 
loss cannot be recovered by m aking 
larger profits on la te r transactions. 
O ne feature of the situation that re
tailers a t least are pu ttin g  m ore a t
ten tion  to is the com petition of home 
canning. T hey  neglected to  take it 
i to  account last year w ith the re 
sult th a t they  have la rger stocks on 
hand left over from  last year than 
they  expected to  have. An effort is 
to be made th is year to  increase home 
canning by 100 per cent., so th at 
there  is not a little  nervousness in 
regard  to  placing o rders ahead for 
com m ercial stock.

Canned V egetables—T om atoes are 
still held nom inally  a t $2.10 for 
standard  No. 3 M arylands f. o. b. 
factory, although  they  are not selling 
very readily. Peas are in demand, 
but are no t offered freely.

Dried Fruits—The Prune and Apricot 
Grow ers, Inc., have nam ed their open
ing prices for new crop apricots, and 
while they differed somewhat from the 
prices named by independents they were 
essentially  the same. T he Association 
seems to have taken the view that there 
will be a plentiful supply of the stand
ard and choice grades, and are willing 
only to confirm 20 per cent, of the 
asso rtm en t as ex tra  choice and 10 per 
cent, as fancy, so that buyers must ex
pect to take 70 per cent, of their allot
ment in the smaller sizes. The prices 
were as follows, all unfaced i

Santa Clara Fruit or Better.
50-lb. 25-lb.

Bulk Basis Boxes Boxes
Slabs ........... ___ 11 12 1254
Standard . . . ........ 9 54 io y2 10 54
Choice ....... .___ 13 14 14 5 4
Extra Choice . . .  14J4 1554 1554
Fancy ......... ___ 16 17 17 5 4
Extra Fancy . . . .  1754 

Mborparks.
18J4 1854

Fancy ......... ___ 17J4 1854 1854
Extra Fancy ___ 19 20 2054

Growers’ brand 54c less per pound, 
except on standards and slabs.

The feature, as it stands out at the 
moment, is that there is nothing very 
encouraging in the situation to present

holders. With a . plentiful supply of 
new goods coming at prices somewhat 
lower than recent spot market quota
tions for old pack and with retailers 
showing no special interest, some brok
ers say, it does not look as if it were 
going to be quite as easy to dispose 
of remaining supplies of apricots as 
holders would like it to be. As a mat
ter of fact, there are said to be some 
large quantities of the fruit in this 
market waiting to be sold, although the 
largest holder declares that he has dis
posed of all his extra choice and fancy 
fruit within the past few days. As to 
the prune situation, the market here is 
a firm one, and of late there has been 
an increasing demand for the larger 
sizes. There are not very many of 
these available, and it is only a ques
tion of time when they will be cleaned 
up. New crop prunes are going to be 
dearer, and it is expected that when 
new prices are made for this season’s 
crop, trading will be very active.

Canned Fish—There is a very light 
demand at present for salmon on the 
spot, owing to the unusually cool 
summer, which has lessened the nor
mal demand considerably. Holders, 
however, are not showing any great 
anxiety in view of the heavy require
ments for the coming season.

Cheese—The market is firm at an 
advance of about lc per pound over 
a week ago, with an active demand. 
The quality arriving is very good. 
The production is about the same 
as last year and the market is likely 
to remain unchanged, but if we do 
have any change, it will be a slight 
advance.

Provisions — Everything in the 
smoked meat line is firm, at prices 
ranging about the same as last week. 
Compound is firm, with prices un
changed, while pure lard is having a 
good demand at an advance of about 
54c over last week. Dried beef, can
ned meats and barreled pork are all 
unchanged from a week ago. 
and the market remains firm.

Molasses—There is a steady rout
ine demand, writh prices firmly main
tained on the limited supplies.

Rice—There is practically no mar
ket, as stocks, with the exception of 
a few small lots here and there, are 
exhausted. Enquiries continue to 
come freely from all parts of the 
country but cannot be satisfied. No 
relief is possible until new crop ap
pears, as primary markets, are in the 
same shape as New York. Prices 
are entirely nominal.

Salt Fish—The supply of new 
mackerel is small and prices continue 
high.

The latest ruling of State Food Ad
ministrator Prescott requiring the 
candling of eggs when they are taken 
in by the merchant is the wisest step 
ever adopted in the egg business, 
because it places the responsibility 
for bad eggs on the farmer, where 
it properly belongs. It may be a 
little inconvenient for the merchant 
to stop to candle offerings when he 
is extra busy, but he can afford 
up with such inconvenience for the 
sake of bringing about a permangfit 
improvement in the- rtiethod of (kin
dling this staple.

mailto:3.50@3.75
mailto:4@4.50
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Gabby Gleanings From Grand Rapids.
G rand Rapids, Ju ly  16— T he ra il

road bridge connecting  the tow n 
w uh the depot at H opkins S tation  
was washed ou t by early  spring  
freshets. T hese are w ar tim es. W e 
don’t w ant to  be too  critical, but it 
does seem as if th is im portan t little  
tow n should have a bridge built over 
the river to  ease the ex tra  handling  
m ade necessary by the R ailroad 
C om pany’s neglect.

In addition to  his being a good 
aütom obile m anufacturer, an o th e r 
point in favor of Mr. F o rd ’s candi
dacy for U nited S ta tes S enator is his 
second successful a ttem pt to  keep his 
son out of the service of his country.

In a recent edition of the  Grand 
Rapids H erald  one of its colum ns 
bore the heading “ M ichigan a t a 
G lance.” and then proceeded to  give 
tw enty-seven item s of in terest, tw en
ty-six  of which were from  M uskegon. 
T his accounts, in part, a t least for 
the chesty a ttitude  of Scribe M onroe 
of late.

Say, do you know, a whole lo t of 
you fellows have paid your assess
m ent No. 144, but have no t paid your 
Council dues. If  you expect to  keep 
your insurance in force, it is ju s t as 
essential th a t you pay one as the 
other.

No m eeting  of the Council during  
Ju ly  and A ugust, as we thought it 
was going to  be too hot.

T he Cook store, at Green Lake, 
was burned July  4.

P e ter Van Ess, who has been 
covering te rr ito ry  as far n o rth  as 
L udington for the W orden  G rocer 
Com pany, expects to  leave for Camp 
C uster Ju ly  24. H is place has been 
taken by C. H . W illiam s, w ho fo r
m erly sold goods for A ikm an B akery 
Co., of P o rt H uron.

T he com m ittee who has in charge 
the a rrangem en t of new in itiation 
s tun ts will have some very  im portan t 
and in te res tin g  suggestions to  m ake 
a t the first Council m eeting  in Sep
tem ber.

J. P. R yan, of Bangor, is in Chi
cago th is week.

W illiam  G. Epley. p ro p rie to r of the 
H otel Phoenix  at C harlo tte , reports 
business flourishing. B ut business 
hasn’t got any th ing  on W illiam , so 
far as flourishing is concerned, when 
it com es to  flourishing his new six- 
cylinder car.

George N ew land and wife, of New- 
land & Campbell, O livet, are spend
ing th e ir vacation in the vicinity of 
H astings w ith reel and rod. W e hope 
Mr. N ew land will be very  conscien
tious and considerate as to  the size 
and w eight of the  fish he catches 
during  his vacation.

Saturday, Septem ber 7. 1918, will 
go down as one of the im portan t 
dates in U . C. T. history . W atch  
the T radesm an and the  calendar.

T alk  about an optim istic  m an! 
W h at do you th ink  of a m an who 
would invite tw en ty -th ree  people who 
really  loved a fish dinner to  dine a t 
his place a t W hite  F ish lake a week 
o r tw o before he expected to  catch 
the fish for the dinner. A fter fishing 
for tw o whole days and not catching 
any. he finally was rew arded on the 
th ird  day by not only  catching 
enough fish for the party , but after 
he considered th a t he had an ade
cúate  supply, while row ing  hom e a 
five pound pickerel, insisted on a t
tach ing  itself to  the line which Roy 
Clark, of the N ational G rocer Com 
pany, was tro llin g  with. T h ere  is no 
netting  aw ay from  the  fact th a t Mr. 
C lark is ju st as p e rsisten t in selling 
his line as he is in coaxing the fish 
to  bite his bait!

T he w riter m ade a m istake in the 
name of the  lake a t which W illiam  
E. Saw yer and F red  B eardslee had 
th e ir tussel with the fifteen pound 
pickerel. I t  happened on Green 
Lake, not Gull Lake. You can even 
see the  color of the lake reflected as 
they  tell with reg re t how  they  lost it. 
N ever m ind boys—it m akes anyone

look green to  lose a fish like that! 
But it's all in a life time.

B. F. D avenport, of the Judson 
G rocer Com pany, spent his vacation 
a t W hitefish Lake, as usual.

F red  Parker, of the  P ark er House, 
H astings, has been seriously  ill w ith 
appendicitis, but is on  the road to 
recovery  and will soon be able to  a t
tend to  his duties in the  same effic
ient m anner as has been his custom  
in the past.

F'rank H o rto n  and wife w ent by 
au to  to  K ansas City on a three weeks 
trip . F rank  is m aking th is trip  in his 
new six-cylinder Buick.

A cursory  glance a t the ruddy 
countenance and stu rdy  figure of Hub 
B aker( W orden  G rocer C om pany) 
fails to  reveal any occasion for the 
d iagnosis of a local physician last 
C hristm as tim e th a t H ub would be a 
dead m an before m idnigh t th a t day.
H ub responded, “You are a d------
liar. H e re ’s $5. G et out of my 
house,” and has been ge ttin g  s tro n g 
er and stu rd ier every day since. N a
turally , H ub  en te rta in s a very  poor 
opinion of the  diagnosis of physi
cians.

W ill Jones, w ho ranks am ong 
the o ldest g rocery  salesm en in th is 
m arket, having covered the  trade of 
a single te rr ito ry  about thirty-five 
years, says there  never was a tim e 
when it was so easy to  sell goods, so 
easy to  m ake collections and so easy 
to  satisfy  his custom ers as now.

B. S. B etts, of Ithaca, has accepted 
a position as a trave ling  salesm an for 
the Sym ons Bros. Co., of Alma. He 
will m ove to  Alma as soon as he can 
find a residence.

Mr. H oover tells us th a t there  is 
enough sugar for all, so we are not 
to  w orry. But in the sam e breath  
he tells us th a t we m ust continue to  
cut down our m onth ly  per capita  con
sum ption to  th ree  pounds. Yet so 
far as the average citizen can judge, 
th is h asn ’t been any hardsh ip  a t all. 
W e have n o t ye t had to  in troduce the 
piece of “ rock candy” sugar suspend
ed from  a strin g  over the  cen ter of 
our din ing-tables which our ancestors 
em ployed to  sw eeten their m eals w ith 
in a com m unal so rt of way. In  fact, 
we are eating  ju st about as much 
sugar as we ever did, except those of 
us who had been eating  m ore than  
was good fo r us. T hese  la tte r  will, 
probably, save in th e ir den tis ts’ bills 
th rough  Mr. H oover’s regulation . T he 
den tists  will not suffer, because m ost 
of them  are in the arm y, anyway, 
looking a fte r our so ld iers’ teeth . One 
is led to  suspect th a t a g reat m any of 
the restric tions im posed upon us by 
the Food A dm inistration  will be no 
hard er to  bear than  this three-pound 
m onth ly  sugar ration .

T he to ta l arrival of buyers for 
the Ju ly  fu rn itu re  m arket for the 
week ending Ju ly  13 was 350 be
hind the same date of 1917; yet it is 
a fact th a t the volum e of business 
has run so large th a t some lines are 
now entirely  sold up.

M rs. H. R. Bradfield, who ha-> 
been seriously ill a t her hom e at 323 
H enry  avenue, was able Sunday to  sit 
up long  enough to  eat d inner with 
her family. H e re ’s hoping for her 
speedy recovery.

J. H arvey  M ann received a card 
from  his son, H. M orris M ann, who 
is w ith 339 A m bulance Com pany, 310 
S anitary  T rain . T he card was m ail
ed a t N iagara Falls and sta ted  th at 
they  w ere on th e ir first lap for 
som ew here “over th ere .”

I t is frequently  necessary  to  call 
to g e th e r on Saturday m orn ing  the 
Executive C om m ittee of G rand R ap 
ids Council and it is the  wish of th is 
com m ittee th a t C harles C. Perk ins 
put on an extension  to  his telephone, 
so they  can reach him.

J. A rthu r Berg, a m em ber of Grand 
Rapids Council, w ho has been con
nected  w ith the trave ling  force of 
the  G rand R apids D ry  G oods Co., 
left M onday noon in charge of a 
bunch of fifty to  en te r tra in in g  at

A gricultural College, Lansing, for 
G overnm ent work.

A bout 1,200 furn itu re  buyers and 
furniture  salesm en a ttended the field 
day picnic put on by the Grand R ap
ids F u rn itu re  Association a t the 
H ighland C ountry Club Saturday, 
Ju ly  13. A goodly line of sports was 
pulled off; an auto  given aw ay; a 
noon luncheon served to all who were 
there  and a big dinner at 6:30. T here 
were plenty  of autom obiles waiting 
a t all hours at the Pantlind  H otel to 
carry  the fu rn itu re  men out there, 
and it was nearly  12 o’clock, m id
night, before they  all broke away 
from  a picnic which will be rem em 
bered by all who were in attendance 
for a long tim e t o . come. I t was 
voted th a t this kind of a picnic or 
out ng beats, hands down, anything 
th a t could be pulled off in form er 
years under the auspices of John 
Barleycorn.

Mrs. David H augh is very ill at her 
hom e on T errace  avenue. She has 
never been well since Mr. H augh 
passed away. H is sudden death caus
ing a shock from  which she never 
recovered. D. F. Helm er.

Same Old Beast Under Another 
Name.

W ritte n  fo r th e  T rad esm an .
1 am in receip t of some of the var

ious claim s of the so-called Michigan 
S ta te  H o te l Association, which is 
only ano ther name for the M erchants 
and M anufacturers Association, which 
was com posed only of liquor m anu
facturers and dealers—the Hom e Rule 
League under another name. Just 
the same old beast w ith a new set 
of horns! As usual, they tack  on 
som ething to becloud the issue; in 
th is case good roads. Every sane 
person w ants good roads, but does 
not w ant to  pay for them  with the 
happiness of innocent wom en and 
children and the sure downfall of a 
large percentage of our future men. 
Besides, w hat good are roads to  the 
fellow who wallows in the filth of 
drunkenness, while the beer seller 
rushes by in an auto  bought at his 
expense? T hey  cite us to  the fact 
th a t Canada, E ngland, I 'rance and 
Belgium perm it the sale of beer and 
wine, bu t we are no t living in any of 
these, but the good old U. S. A., 
which is fighting to  make the world 
a safe place to  live in. T his so-called 
A ssociation says there  never has been 
a shortage of grain in th is country  
and claims th at nearly  all barley that 
is cooked in the hom es of this country  
is ruined. It also claims th a t the 
laborers need beer and are m ore ef
ficient th rough  its use. I t  cannot find 
one m anufacturer in M ichigan of any 
prom inence who will adm it this. On 
the con trary . F ord  M otor Co., Con
tinen ta l M otors Co. and various o th 
er large em ployers, such as the Calu
m et & H ecla M ining Co., disprove 
this. Besides the b rew ers of this 
coun try  are largely  guilty of giving 
aid to  the enem y and the fact that 
the  largest one in the country  bought 
$1,000.000 w orth  of Germ an w ar 
bonds ought to  make every Am erican 
refuse to  use any of its products, even 
though it be non-alcoholic.

F u rth e r let me add th a t any one 
who rides on the trains in N orthern  
M ichigan will surely appreciate the 
change.

Indianapolis had 289 a rre s ts  for 
drunkenness in May, 1917, and tw en

ty-three in May of this year, the 
second month of prohibition.

The police records of our own 
Michigan cities show an equal im
provement. E. P. Monroe.

Business Men Ready to Work in 
Fields.

Caro business m en have agreed to 
furnish m ore than  500 days of labor 
to  farm ers needing ex tra  help in har
vesting  their crops, and such help is 
now available upon application to 
County A gent M acV ittie.

I t  should be understood  that the 
men offering to  w ork  on the farms 
have not done so for the  purpose of 
m aking m oney or as a holiday recrea
tion, but solely in the hope of helping 
secure the crops for the good of the 
allied nations of the w orld. Neither 
should it be expected th a t they  can do 
as m uch w ork as a seasoned farm 
hand accustom ed to  w ork ing  in the 
sun. P robably  75 per cent, of the 
men, however, have a t some tim e in 
their lives w orked on farm s and are 
fam iliar with the tools and operations, 
therefore  are far from  “green hands” 
a t the work, and m any of them  would 
make up in enthusiasm  w hat they  lack 
in recent practice.

They express a willingness to ac
cept whatever pay the farmer finds 
them worth, therefore the employer 
takes little risk in taking them on. 
and just ordinary good horse sense 
is only needed to make a pleasant and 
profitable connection.—Caro Adver
tiser.

Many a man is rich in experience 
who can’t raise the price of a meal.

7371
New Members
The CITIZENS’ MUTUAL 

AUTOMOBILE INSUR
ANCE CO., of Howell, 
Co n t i nu es  to Grow 
Rapidly.

7371 new m em bers added since 
J  in u iry  first and th e  grow th now 
continues a t  the  ra te  of 500 new 
members per week.

The com pany has now w ritten  
over 35,000 policies since its  or
ganization.

The first six  m on ths of 1918, 
tw o hundred e ighty  claim s were 
paid w ith  a to ta l of $40,684.93.

The success of the company is 
due largely to the fact that it 
started before the war and had 
the pick of the automobile owners 
in the small cities and country 
districts of the state.

The Company has paid its losses 
promptly, has a fireproof building 
and equipment so that the mem
bers receive good service.

The officers, agents, adjustors 
and attorneys have had the ex
perience which fits them to deal 
with each case according to its 
merits.
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Live Notes From a Live Town.
Ow osso, Ju ly  15—W e have lis ten 

ed to considerable m any sto ries and 
also read a few m ore experiences of 
vacation days by grocery  salesm en. 
W e read w ith in te res t of Bill Saw yer 
and Bill B eardslee’s fishing trip  
(B ills alw ays did show up tw o to  
one or m ore) by D. F . H elm er. W e 
congratu la te  B ro th er Saw yer on his 
appointm ent of an official reporter. 
Bill alw ays did know a good th ing  
when he saw  it. F ac t is, he 's b rig h t
er than  he looks; and to  keep in line 
we, in our unsophisticated  way, will 
re la te  one day of our vacation. Being 
the first, we got up early  and dressed 
for the  (occasion and th o ugh t we 
would hoe our garden righ t up to  a 
finish and play afterw ard . W e put in 
the first hour w aking up our neigh
bors around to  see who had our hoe. 
W e finally located it several blocks 
down the stree t in an angle w orm  
patch. By th a t tim e we w ere called 
to  breakfast. In  fact, we w ere all 
ready to  be called. A fter a substan
tial meal of toasted  corn bread and 
coffee and som e advice from  friend 
wife, we got on the  job, took a chew 
of M ayflower, spit on our hands and 
sta rted  in. W e had go tten  quite in
terested  in the gam e and sta rted  per
spiring freely when a good old lady 
spied us and cam e over and asked 
if we had ju s t as soon bring  our long 
ladder over and pick a few quarts 
of cherries from  the top of her tree, 
which her husband couldn’t reach be
fore he w ent to H oughton Lake on 
a fishing trip . W ell, she was one of 
our best old b riends who som etim es 
runs over and talks to  us about 
Heaven and how to m ake a m ustard  
p laster that w on’t b lis te r: in fact, a 
place where we quite often borrow  
tea and saleratus. As we could not 
very well afford to  strain  the n e igh 
borly relations, we shouldered our 
ladder and w ent over and picked tw o 
bushel and a half of cherries. On our 
re tu rn  to  work, some one had b o r
rowed our hoe, but we got a line on 
it and in the course of an o th er half 
hour had raised  such a dust cloud 
th at the fire departm en t came up, 
th ink ing  it was smoke. I passed the 
cigars—a supply of 2 for 5—th at 
H arry  W inchester had given me and 
was again (accord ing  to  Edwin 
M arkham ) the m an w ith the hoe. 
when along came a fellow w ho wore 
a pair of tight, sho rt trousers, rolled 
uo at that, a pair of C harley Chaplin 
shoes and m ustache and a hat about 
two sizes large on the back of his 
bead. He got in the way and said as 
I w asn’t busy, he th o ugh t he would 
come up and talk  cyclone insurance, 
so I was obliged to  stop  long enough 
to  tell him th a t there  was a tim e 
w hen I was afraid  of wind, but as I 
had been socially m ixed up w ith the 
bunch of W orden  G rocer Com pany 
salesmen for several years, I had 
been enabled to  overcom e th is dif
ficulty to  a certain  extent. Friend 
wife iust then  called for dinner. I 
inv ’ted  the eentlem an to  sit by 
(which he did), a fte r which I gave 
him one of H a rry ’s 2 for 5s and 
dism issed him. As the afternoon  
was the Red C ross day for friend 
wife. I was left alone in m y g lory ; 
also in the erarden. w hich I proceed
ed to finish with a lacrity  and p rofan
ity, afte r which I proceeded to  take 
a bath. Ju s t c o t  nicely sw ashing 
around in the tub when the door bell 
rang  good, loud and long. I grabbed 
a bath robe, one our aunt sen t us 
from O hio fo rty  years ago, before 
we had a bath  tub o r any m odern 
conveniences for ablutions. I t  is a 
sort of flaring garm ent w ith pink 
ground w ork and decorated  w ith 
large green birds. A unt h adn’t seen 
us since we got to  be a six footer, 
so it w asn’t any too long. W e 
thought it was a joke then, but a 
banpv find now. A rrayed in this 
(like Solomon in his g lo ry ), we open
ed the door and in dodged a sm all 
boy with a d irty  face, but b rig h t 
eyes and says: "Say, M ister, don’t

you w ant to  subscribe for a m aga
zine? O nly 10 cents a year. If I 
can sell a hundred, I can get a khaki 
su it and m arch w ith the boys.” He 
hit me in the righ t spot and I p ro 
duced the coin and signed up. I 
shook hands w ith the boy w ho said 
thank  you several tim es. As he got 
o” t on the  walk I called and said, 
‘Say,„boy, when do I get the m aga

zine?” ‘Oh, every six m onths. Good 
bye. thank  you, M ister.”

W e finally go t squared away and 
go t seated out on the  porch, to  see 
if we c,ould find an y th in g  in the 
T radesm an from  the Chronic Kicker, 
when there  alighted  from  a 1912 ford 
a m aiden lady of uncertain  years 
whom  we have had the honor of 
know ing since our boyhood. By the 
way, she is quite w ealthy  and som e- 
th 'n g  of a poet. She has been abroad 
several tim es and, in fact, had ju st 
re tu rned  from  over the pond. Said 
she stopped to  ask a favor. She had 
w ritten  a new  poem and w anted me 
to assist her in g e ttin g  it published 
in the T radesm an. I tried  to  explain 
to  her Mr. S tow e’s aversion to  trav 
eling m en’s poetry , but she w ent on 
to  tell me it was new  stuff on a new 
line of th o u g h t: th a t she had read it 
to  the crow ned heads of E urope and 
the  bald heads of Ow osso, and that 
if she could give it to  the public 
th ro u g h  the  colum ns of the T rad es
m an, she would feel th a t she had no' 
lived in vain. She proceeded to  read 
it to  me. She called it: M other 
Goose Pessim ism . O ld U nkle Pete  
would eat no w heat his wife could 
eat no corn, while U nkle C harley 
would eat no barley, and so the 
dum m  horn  was laid aw ay upon the 
shelf a th in g  to  be despised. Should 
G abriel to o t it up w e’ll be too d^ad 
to  H ooverize. T his is only the first 
verse. I f  you would like the rest. 
I will try  and secure it when the 
au th o r re tu rn s  from  California next 
spring. H o n est G rocerm an.

In stead  of giving our con tribu to r 
au th o rity  to  obtain m ore of the 
poetry , we will buy him  a m eat axe 
to  use on the  poet, deducting  the 
cost of the axe from  his next m on th 
ly rem ittance, p roviding he has 
enough to  his cred it to  ju stify  such 
a deduction.

Women’s Overalls Selling.
W omen’s overalls continue to sell in 

large quantities the country over, ac
cording to reports from several manu
facturers in this city. The W est and 
Middle W est are said to be the largest 
m arkets for these garments, although 
there is a fairly large and growing de
mand for them in the Eastern States, 
notably in the large m anufacturing cen
ters of the New England States. Firm 
and durable materials are preferred for 
this purpose, and garments cut along 
lines which give ample freedom of 
movement, with no more bulk than is 
necessary, are wanted.

Good Summer Piano Trade.
Although the summer months seldom 

see very much activity in the piano 
trade, this season the demand for both 
new and used instruments is said to 
have been very good. The extent of 
the business in used pianos is viewed 
with special satisfaction by sellers, in
asmuch as it will leave them in a good 
position to meet the fall season when 
it opens. In new instrument business, 
player pianos continue to figure prom
inently and are even preferred, it is 
said, in the better grade grand and 
baby grand types.

Some people are  full of tru th  be
cause th ey  never let any of it out.

Wanted in France
B y the Y . M . C . A .

Will you extend the Helping 
Hand to the boys in khaki, weary 
from fighting in the trenches?

Will you comfort them and cheer 
them and help maintain their fight
ing morale, so vital to victory?

It is one of the most important 
jobs in France to-day—and it calls 
for the biggest men over here.

That’s why

Four Thousand Men
Resourceful, determined men—men 
who can think and work and com
fort our soldiers, weary and stagger
ing from the trenches.

General Pershing wants you.

Our boys want you

Civilization calls you for the big
gest job in Europe.

Recruiting Now Going On

Contributed to the cause of human liberty by

W o r d e n  ( T r o c e r  C o m p a n y

G R A N D  R A PID S—K A LA M A ZO O

Apply to Wm. H. Gay, at Berkey & Gay Furniture Co.
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CRUSHING THE PRESS.
T he H uns have reason to  rejoice. 

The -plan to  denationalize the  new s
papers and periodicals of A m erica 
has been carried  th rough  to  a finish. 
T he zone law has gone into effect 
and g reatly  increased postal ra tes 
add to  the already heavy burden of 
publishers and p rin ters.

Tacked on to  a w ar em ergency bill 
the subject had no adequate discus
sion before being enacted  in to  law, 
and the m ultitude of p ro tes ts  from  
prin ters, publishers, trad e  unions, 
boards of trade  and A m erican c iti
zens generally  have availed no th ing  
against what appeared to  be head
strong  purpose to  crush the publica
tions, loyal and disloyal alike.

By am endm ents m ade to  the pos
tal laws and regu lations publications 
are now required  to  p rin t on the first 
four pages, preferab ly  on the first 
page, the  title of the publication, date 
of issue, frequency of issue, serial 
num ber, known office of publication, 
subscription price, and notice of 
entry .

T he ra tes on m atte r o th er than 
advertisem ents are increased, and the 
portion  devoted to  advertisem ents is 
charged for according to  zones, the 
ra te  increasing  yearly.

T he publisher m ay be required  to 
separate the copies of his publication 
in to  zones. T hey  m ust be enclosed 
in mail sacks, which m ust be m arked 
to  show  the route, state, or city and 
sta te , and also the zone, w hen the 
copies are required  to be separated 
by zones.

I t  is in te resting  to  note th a t the 
Post-Office D epartm en t has gener
ously decided no t to  charge the pub
lisher advertisem ent zone ra tes for 
publicity m atte r donated by him  to 
the  G overnm ent. F o r such m atte r 
he will only be com pelled to  pay the 
increased pound rates. H ow ever, if 
the space is donated by one of his 
advertisers these patrio tic  appeals 
m ust pay the  sam e zone charges that 
are reg istered  against any comm ercial 
advertisem ent.—A m erican P rin ter.

HUN’S POST-WAR DILEMMA.
■ Great Britain with her colonies, the 
United States. Brazil and Argentina in 
the order named are the countries from 
which the Central Powers must obtain 
raw materials in order to cater to 
home needs, to say nothing of building 
up an export trade. To Germany, as 
industrially constituted, exterior trade 
is an absolute necessity. In normal 

'(times about one-half of all its manu
factured goods was for export. To 
cut off this trade means a tremendous 
curtailment of industrial production 
and inability to keep the mechanics at 
I work. Its industrial population in such 
event must starve or emigrate. The 

i raw materials needed to keep them 
i engaged /include textile fibers-, copper, 
i rubber and certain/ non ferrous metals, 
¡besides the different nuts and kernels 
! which go into tlie making \o f the veg
etable oils. For the fibers, Germany 

[must look to Great Britain and her 
¿{colonies mainly, although Argentina is 
Ltalso a factor. But the British control 
l i th e  bulk of the wool supplies, all of 

the jute, the inferior Indian cotton 
which the Germans have favored, as

well as most of the finest long staple 
cotton. They also, with Brazil, have a 
clutch on practically the whole of the 
rubber output, and British possessions 
grow the greater portion of the oil
bearing nuts. This country has a 
supremacy in copper and cotton produc
tion. From the allied countries Ger
many was wont to get its supplies of
the nonferrous metals like zinc, lead, 
tungsten, .etc., of which it made such 
effective use in its manufactures. Al
ready the British have arranged for
keeping control, after the war, of the 
wool from their colonies as well as 
the oil-bearing nuts and of Australian 
zinc concentrates. Doubtless, before 
long, the other allied countries will
place themselves in a similar position 
as to other raw materials. If they do, 
the rehabilitation of German industries 
will be an utter impossibility'.

In his veto of the measure fixing the 
minimum wheat price at $2.40, Presi
dent Wilson gives implied statement 
to several rebukes to Congress, and one 
is hardly so much implied as directly 
expressed. Saying that Congress can 
not have considered the “added finan
cial and economic difficulties affecting 
practically the whole world” involved 
in the rider, the President charges rash 
action. Congress knows that all over 
this country and Europe wage scales 
and general living costs depend largely 
upon the stabilized price of wheat, and 
that as it rises they' would have to be 
altered. It knows also that the Allies, 
importing hundreds of millions of bush
els, would have to revise all their finan
cial estimates to meet an increased 
price. As the President points out, the 
Food Administration’s method of sta
bilizing wheat rates by agreement has 
proved thoroughly satisfactory to all 
concerned, and there is every reason 
for believing that an arbitrary rate 
would be most unsatisfactory. The 
business is for an executive, not a 
legislative branch of the Government. 
I f  Congress is to undertake it, the 
Food Administration might almost as 
well be abo ished. It is to be hoped 
that no Congressman who voted for the 
rider with thought of making himself 
“solid” with the farm er vote will reap 
any political advantage.

The Young M in’s Christian Asso
ciation should have no difficulty in 
finding the four thousand men over 
d raft age it is looking for to go to 
France and continue and extend that 
work there for our soldiers which has 
been so highly spoken of by General 
Pershing. The opportunity would ap
pear to be very alluring to any man 
over thirty. One would imagine that 
the Association is sure to be swamped 
with applicants. As a m atter of fact, 
it is reported that over 1,500 men have 
already applied for these positions, and 
thousands of additional applications, 
no doubt, will soon come pouring in. 
The work that is being done by the 
Y. M. C. A., the Knights of Columbus, 
and the Jewish Soldiers’ W elfare 
Board .certainly is one of the factors 
which tend to mitigate the extreme 
horrors of the war. At least, the 
deterioration in the soldiers’ morale, 
hitherto considered inevitable in long 
wars, will not be so great.

ANTICIPATING THE TIE-UP. 
Nobody knows how long this war 

will last. But we are in the “thick” of 
it now and while it lasts there is bound 
to be a shortage of freight cars. Sta
tistics show the shortage varied from 
34,000 to 150,000 cars a month during 
a period of twenty-one months just 
past; and this in spite of the fact that 
the railroads have been operating more 
efficiently' and effectively' than ever be
fore.

Samuel O. Dunn, editor of the Rail
way Age, said recently, “The railways 
of this country must, under present 
conditions, get from 2,500 to 3,000 new 
locomotives and 100,000 to 125,000 new 
freight cars annually to keep the num
ber in service from being reduced. It 
is not probable that as many as 2,500 
locomotives or 100,000 cars for do
mestic use will be built this year. In 
other words, there probably will be no 
more locomotives and cars in service 
next fall and winter than there were 
last fall and winter. This will be partly 
due to delays in ordering new locomo
tives and cars; partly* to conditions in 
the labor and material fields. Likewise, 
it is not probable that the increase in 
other facilities—tracks, yards, term:nals. 
etc.—will be large in proportion to the 
demands of traffic. The main reason is 
that the country is at war, a n i  that 
needful as is more railroad transporta
tion there are other things which are 
even more essential.

Miany of the merchants are antici
pating the possibility of a tie-up in the 
movement of freight during the next 
six months, due to the Government’s 
increasing use of the railroads, and 
are having their supply of goods ship
ped ahead of regular schedule.

In other words, they are not wait
ing until their present supply is ex
hausted, but are estimating their re
quirements for the coming months and 
providing for them by having advance 
shipments made at regular intervals.

LEVEL HEADED HOOVER.
Mr. H oover invents a brand new 

line of d istinction when he discusses 
“m oral" and "econom ic” profiteering, 
but, as usual, he hits the nail exactly 
on the head and show's to  the  Con
gressional com m ittee exactly  w here
in the Federal T rade Com mission 
fails to  make in telligent distinctions. 
H oover realizes, as the Com mission 
does not, that hum anity is still ram 
pant and that earning a legitim ate 
living is not illegal or disloyal.

N or does Mr. H oover justify  p rof
iteering; on the co n trary  he says it is 
“hatefu l” and every decent business 
m an will agree with him. C ontrasted  
with the idea of penalizing volume 
of business because it m ultiplies ag 
g regate  profits, however, Mr. H oov
e r’s com m on sense loom s large. He 
show s wherein any evil arising  out 
of the logical operation  of an eco
nom ic law can be rectified through 
the simple process of taxation.

I t  seem s strange th a t while “c rit
ical” com m issions, largely  political, 
here and in Canada have had plenty 
of fun m aking charges against busi
ness, there  has never been any proof 
of the  fairness of their accusations. 
Even afte r the sensational report in 
Canada on cold storage, a careful

investigation finds that the accusa
tions of profiteering were not at all 
sustained by the facts. It may be 
that a liberal business enquiry here 
might be more productive of results 
than one of the “Q. E. D.” variety. 
Contrasting Hoover with the Federal 
Board, it is not difficult to discover 
w'hy Mr. Hoover has had so large a 
degree of success in an impossible 
job.

CANNED GOODS SITUATION.
C onditions are developing in the 

canned goods situation  very  slowly. 
T here  is less anx ie ty  being  shown as 
to  supplies than  was m anifested earlier 
in the season, and the general im pres
sion is th at p roduction  will be large. 
A t the  sam e tim e it is realized that 
it can hard ly  be too  large to  m eet the 
requirem ents. A t the sam e tim e there 
can be no doubt as to  the w orkings 
of natural laws in spite of fixed prices 
or regulated  prices. H igh prices will 
check consum ption, as they  have done 
during  the past year. I t  is true  that 
w age-earners have had their incomes 
increase to  a poin t w here they  are 
able to  live m uch m ore com fortably 
than  they  ever did before, so th a t any 
increase in the cost of foodstuffs does 
not affect them . T here  is, however, 
the g reat a rm y of sm all-salaried w ork
ers whose incom es have n o t been in
creased in like p roportion , and who 
are com pelled to  forego certain  a rti
cles on the food list w hen the price 
reaches particu lar levels. E ach cent 
advance elim inates a certain  p ropor
tion of buyers in increasing  ra tio  as 
the price advances, so th a t the de
m and is elim inated a lto g e th e r when 
extrem e levels are reached. T his con
dition varies w ith different articles 
and explains, for instance, why there 
has been considerable anx iety  on the 
part of the trade as to  w hether or not 
the usual num ber of housewives 
would be w illing to  pay 45 cents for a 
can of cherries.

One may be pardoned for a shiver at 
the news that the Fuel Administrator 
hopes to have enough coal by winter 
to supply “theoretically” our “normal” 
needs. Suppose one should have some
thing abnormal, like a bad cold or a 
sick baby or week-end guests desirous 
of countless baths? Heat is a very 
delicate commodity to ration. No good 
substitute has yet been offered, nor 
seems probable, with furs and woolens 
at celestial prices. Memories of the 
old wood-box in the kitchen corner 
and of firelight dancing warmly over 
a hearth will haunt again the city- 
dweller’s dreams; wrapped in a Turkish 
rug, amid Circassian walnut, he will 
wonder how that lucky boy could have 
grumbled at having ‘to bring in the 
kindlings. The conviction grows upon 
him that there are a few articles—sun
shine and soap, fire and water—which 
should never be rationed. He envies 
the countryman, possessor of a fire
place, an axe and a woodlot. Some 
day he will retire to the mountains 
and build a Dutch oven to which the 
family may repair at sunset. Plenty 
of coal at the source, he reads. Purely 
a question of distribution. He falls 
into a chilly sleep, although it is July.
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CHANGING TRADE CUSTOMS. 
T he d ry  goods trade  has now  entered  
a period  of revolutionized  conditions 
and it m ust ad ju s t itself as best it 
m ay to  w hat the w ar has b rough t on. 
T he w ool industry  is v irtually  con
tro lled  by the G overnm ent th rough  
the  raw  m aterial. T he co tton  indus
try  has en tered  upon a con tro lled  con
dition th rough  the  pricing  of fabrics 
by th e  G overnm ent. T he linen and 
burlap trades have been under in
direct con tro l for a long  tim e th rough  
the operations of the  B ritish  G overn
m ent w ith w hich the T ex tile  Alliance 
is co-operating  for the U nited  S ta tes 
G overnm ent. T he silk industry  has 
thus far escaped any d irect control. 
T hese  th ings apply a lm ost w holly to  
the p rim ary  m arkets, but the extension 
of pow ers down to  the  consum er is 
intended.

T he changes have been brought 
about by war. If  old conditions are 
to  be resto red  in p a rt o r in th e ir en
tire ty  it is necessary  th a t th is country  
shall win the w ar. T he  purpose of 
inaugurating  the  changes is th a t of 
help ing  to  win the  w ar right. As a 
rule the steps taken in the industry  
have been induced by co-operation 
ra th e r m ore than  by legislation, and 
the degree of fu rth er co-operation  th at 
is conceded by the  trade will d e te r
m ine in large  m easure to  w hat ex
ten t the cen tralized  con tro l of busi
ness will be continued.

I t  is the w ish of the  trade th a t m any 
of the new practices accepted as nec
essary  will be abolished a t the earliest 
possible date, and, in the  last analysis, 
the relief to  be afforded and the  m eas
ure of in terference found essential will 
be determ ined by the sp irit th a t is 
behind the  new  m ethods w ithin the 
trade itself. T h e  G overnm ent is only 
try in g  to  poin t out resu lts  it w ishes to 
accom plish and it p refers to  leave the  
m eans w ithin trad e  con tro l as fa r as 
possible.

In  p rom oting  th e  success of the new 
plans the g rea t fight will be against 
selfishness. C o-operation is opposed 
to  selfishness and cannot succeed 
w ithout its subm ergence. T rade  self
ishness will asse rt itself in m any ways 
and the m ost in to lerab le  one will come 
in the form  of persisten t suggestions 
from  those who are secret enem ies of 
the coun try  and from  friends, e ither 
open or o therw ise, of Germ any. I t  is 
believed th a t the  patrio tic  sentim ent 
of the d ry  goods trad e  as a w hole is 
pow erful enough to  th ro ttle  danger of 
th is character.

P rofiteering  is an o th e r form  of tra d e 
selfishness th a t will have to  be fought 
at all tim es. I t  should be fought from  
selfish if no t from  o th er m otives. 
T hose who are  ben t upon w inning th is 
w ar fo r th e ir own fu ture  happiness 
cannot be expected to  continue their 
sacrifices patien tly  if they  learn th a t 
o thers are  try in g  to  profit th rough  
w hat they  are passing  by in the  way 
of m oney m aking.

T he tim e is g row ing  nearer in the 
trade when it w ill appear to  any  sane 
m erchant th a t life and principles are 
no t going to  be im perilled by m oney 
g e tting  o r m oney saving u nder a cloak 
of m erchandising. E ven now  in the 
trade it is possible to  see w here the 
anguish Of w ar is b eg etting  in to ler

ance and im patience th a t can easily 
be tran s la ted  into firm er dem ands for 
s tro n g e r m easures on the  p a rt of the 
G overnm ent in penalizing trade  profit
eers.

T h ere  are m erchants w ho are con
tinually  desirous of m oving w ithin 
G overnm ent circles in o rd e r to  profit 
from  early  and accurate inform ation  
as to  G overnm ent plans. I t  will be 
necessary  to  organize trad e  inform a
tion channels in a w ay th a t will ensure 
equitable results , and elim inate those 
whose actions m ay im peril the  doing 
of w hat the G overnm ent-w ants done.

LESSENING STYLE MANIA. 
T here  are hundreds of good wom en 

in th is coun try  who will welcom e any 
m ovem ent am ong m anufacturers th at

will help to  relieve them  of the  in to l
erable burden of “keeping in sty le.’’ 
In  France, the artists , the designers 
and the sty lis ts  rushed to  the defence 
of their coun try  and thousands of 
them  are in the ranks engaged in some 
so rt of w ar work. T he a rtis ts  evolved 
“cam ouflage” and m any of them  who 
w ere form erly  in terested  in textile 
work have little  patience w ith those 
who have tried to  m aintain during  the 
w ar the nonessential style details th at 
give innocent pleasure in less serious 
tim es.

Back of tw b-th irds of the hysterical 
dem and in th is country  for the re ten 
tion of staffs of designers, sty lists, 
etc., there  is a horde of greedy shop
keepers egged on by th a t sam e T eu 
tonic elem ent th a t a t one tim e dom 
inated the ready-to-w ear trad e  for its 
sole profit and pleasure. T he patrio tic  
m en and wom en in terested  in the dry 
goods trad e  in any form  have a dif
ficult w ork on their hands to  elim inate 
from  trade  in w ar tim es the various in

fluences th a t were to lerated  in o ther 
tim es, m any hardships a rising  from  
rapidly changing styles, expensive 
garm ents, and kaleidoscopic colorings 
th a t have served to  stra in  m any a 
pocket-book.

I t  does not follow at all th a t ge ttin g  
down to a w ar basis, in so far as style 
is concerned, m eans an elim ination of 
all the a rt and beauty  th a t tend  to  
m ake all life endurable insofar as 
clothes en te r into it. But it is now 
w ithin the pow er of the p roducers of 
the coun try  and th e ir agen ts to  co
operate  to lessen the style m ania th at 
has becom e one of the chief form s of 
extravagance, w aste and inefficient 
production in th is country. A woman 
may be well dressed w ithout having to  
w ear twelve different styles of frocks

in a year. And a mill m ay m ake a 
handsom e profit by operating  its 
loom s on 20 sty les of clo ths instead 
of 200 o r m ore as some of them  do in 
peace tim es.

CUTTING NONESSENTIALS.
M any mills will be forced by w ar 

conditions, which are obvious now, 
to  cut down the ou tpu t of nonessential 
fabrics during  w ar time. T ake a single 
case of p rin t cloth yarn  product. The 
G overnm ent needs certain  construc
tions and will continue to  use them  all 
th rough  the war, such as 64 x 60s and 
80 squares. Once m ills en te r upon 
m anufacturing  p roducts of th is char
acter they  will not care to  change 
from  them , and gradually  th ro ughou t 
the  w hole civilian trade  these clo ths 
will becom e standardized  for use in 
printed, dyed or converted  form .

If  the  policy is followed by the Gov
ernm ent of insisting  th a t p rin t cloth 
yarn  goods shall sell only a t 83 cents 
per pound, m ills will n o t be tem pted

to make so m any odd and sub-stan 
dard constructions in their looms. For 
econom y they will tu rn  their loom s 
to  a few goods and m ake the m ost 
possible profit from  them . T here  are 
hundreds of sub-standard  co n struc
tions in clo ths th a t are  not necessary 
in w ar time. Indeed they  are not 
“necessary” a t any tim e save as a 
m eans of m aking profit th rough  m is
represen tation  o r false im itation. T hey  
can be elim inated and the trade  should 
do the w ork of its own initiative. W hy  
should there  be fo rty  o r fifty different 
constructions of percales called s tan 
dards fo r sh irts, o r w aists, o r dresses?

T he sam e th ing  holds true  of a great 
m nay sheeting  constructions. Some 
m ay be used for a particu lar purpose 
where w eight and construction  have 
proved vital. But for dress purposes, 
it is no t vital to  e ither com fort or hap
piness th a t awom an shall have a 64x56 
instead  of a 64x 6 0  for a dress. As a 
m atte r of fact, the wom en of the coun
try  do not know  w hether one con
struction  or ano th er is sold to them . 
W h at they  w ant is cloth, and a stan 
dard  cloth m ade in large volume can 
be m ade cheaper than  a varie ty  of 
cloths m ade in different constructions.

THE FESTIVE FLY.
Tim e was when the fly was to le ra t

ed as a necessary  evil, but th a t time 
is passed. So m uch has been said 
about its habits and w hat it will do 
in the way of vile th ings th a t the  neat 
housewife has grow n to  shun it al
m ost as she would a ra ttlesnake. If 
she detects flies in a restau ran t, no 
m atte r how good the cooking m ight 
o therw ise be regarded, she is done. 
She knows th a t som ething is radically 
w rong, and she prefers to  test else
where.

A fly inside the show case m ay serve 
to  s tir  up as big a com m otion in the 
mind of the purchaser as a bee in a 
bottle. N ot long ago we adm ired 
some fresh cuts of m eat and the skill 
w ith which they  w ere arranged. But 
judge our dism ay when we discovered 
a big blue winged fly g e tting  in its 
work. T he display was too good to 
allow  of such ru ination  and we h ast
ened to  the p roprie to r and quietly 
w arned him of the ex tra  display he 
was unconsciously giving. All due 
to  a defective case. H e im m ediately 
rem edied the m atte r and thanked Uo 
for the tip.

T here  is no excuse for allow ing 
flies to  congregate  in a sto re  selling 
edibles. If  the surroundings are ob
jectionable, m ake a raid upon them . 
B orax o r some good disinfectant m ay 
be needed in the neighborhood. It 
the source of trouble is beyond your 
personal reach, get in touch w ith the 
civic authorities. I f  the supply of 
flies is ju st the com m on everyday in 
flux from  no place in particu lar, good 
screens and a vig ilant use of the fly 
sw at will keep the pest a t bay. E very  
m orn ing  and n igh t m ake it a point to  
get on the w ar path  fo r them , and 
you will be surprised  a t how  much 
good can be accom plished. A trap  
outside m ay aid in the work, and in 
c identally  help sell o th er traps. But 
a t any ra te , keep the flies out. You 
cannot expect to  keep your best cus
tomers unless you do.

WHY CAN’T W E HURRY UP?

Som ehow, when 1 think of w ar 
1 do n ’t th ink  about w hat Senator So-and-So said 
A nd w'ords of four syllables 
And parades and things.
I th ink  about th a t ditch from  Sw itzerland to  the N orth  Sea 
A nd clouds of dust 
A nd sm oke 
And m ud—
And how the boys stood knee-deep in ice w ater 
’T ill their feet were frozen.
A nd shell bu rsting
And a boy scream ing, “M other— M other!”—
A nd how once in a dressing  station , there were no compresses 
Because the people at hom e said:
"This isn’t our war!”—
And so they  used new spapers—
They had to—
A nd the m an died.
A nd 1 th ink  about the flag
T h at never has gone forth  to  defeat,
And wish to  God 1 were a man 
T o  take it over the top.
And about the surgeon who had no anesthetic  
And he had to  p erto rm  a m ajor operation  
On a kitchen table in F landers—
And the so ld ier said: "Ju st give me a c igarette"—
And the operation  w ent on.
A nd I th ink  about little  children killed 
And people tied in bundles 
Like kindling
And mowed down by German machine guns.
And I think—
Oh, God, why can’t we hurry  up 
And get into the game w ith both feet 
In stead  of ju st cu r "rig h t arm ,”
As one official said,
And help France like she helped us 
In  1776.

E leanor B lair Greene.
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f D R Y  GOODS,
FANCY GOODS ̂  NOTIONS]

V Xv:

Markets Continue Quiet, Although 
Demand Is Good.

T he prim ary  co tton  goods m arkets 
continued generally  very  quiet with 
a display of hesitation  ra th e r than  
dullness. T here  are  o rders to  be 
filled and buyers are try n g  to  place 
orders. Sellers hard ly  know w hat to  
say about future prices, save on the 
four or five lines form ally priced and 
they  are aw aiting  fu rth er action at 
W ashington e ither defining or ex
plaining what m ay be done on the vast 
lines of m erchandise ye t unpriced. 
I t  is hoped by the trade com m ittees 
th at fu rth er price announcem ents will 
be made nex t week. On the lim itless 
lines of unfinished goods no th ing  has 
yet been said officially as to  differen
tials th a t shall apply. No one in of
ficial position seems to  be w illing to  
say w hat shall be done, and those who 
are acting  in an advisory capacity 
are not em pow ered to  say any th ing  
definite.

Some few of the E astern  prin t cloth 
m ills have been accepting business 
for future delivery, assum ing th at :f 
a close approxim ation is m ade in price 
to  the basis of value fixed by the Gov
ernm ent the o rd ers  now taken will be 
allow ed to  stand. Southern mills 
have been declining all business on 
the same lines of m erchandise. W a g 
ing has becom e m ore popular than 
activity.

Com mission houses are m oving 
very slowly, as they m ust hear from  
their m ills concerning prices before 
they  act on goods to  be made. T he 
delay in fixing upon differentials is 
no t bo thering  them  particularly  pend
ing  rep o rts from  their clients as to 
w hat m ay be considered fair bases of 
costs fo r the special lines th at are 
m ade by them .

So long as price advances are check
ed the G overnm ent is not likely to  be 
hurried  in to  announcing further de
tails of price fixing. A nything that 
will tend to  shorten  the periods of 
co n tract engagem ents falls in fine 
w ith the G overnm ent desires, ju st as 
the  policy of sho rte r term s for pay
m ent is in keeping with w hat the 
hanks believe should be done in dry 
goods as in o th er lines of business. 
I t  is hoped th a t the longer the de
lays appear to  be the  s tronger the in
centive will becom e for m anufacturers 
and m erchants to  look a fte r G overn
m ent w ork and thus assist in w ar p ro 
duction. Definitions of policy that 
will tend to  m aintain nonessential 
production do not appeal to  G overn
m ent officials as a t all im portan t, how 
ever they  m ay be regarded  by those 
who have nonessential goods to  sell 
and to  produce, if they  can.

T he feeling prevails in m any quar

ters  of the  m arkets th a t there  are 
p len ty  of civilian goods held all over 
the  country  to  m eet u rgen t needs. 
Fault}- d istribu tion  has resulted in 
placing m any of these  goods in spec
ulative hands, and any th ing  th a t will 
shake them  out of such places is re
garded as the  im portan t th ing  to  be 
accom plished by G overnm ent d a l
liance. T he longer action is delayed, 
provided such action does not mean 
financial strain , the m ore tim e will be 
given fo r the secondary ho lders of 
goods to  relieve them selves w ithout 
losses.

T he same policy th at is being p u r
sued in co tton  goods is also being 
followed in wool goods. Mills that 
have wool on hand and w ant to  use 
it for civilian work m ay do so w ithout 
check if they  have first m et every de
m and they can supply from  the Gov
ernm ent. But when those  m ills come 
to  ask for m ore wool, th a t is being 
conserved by the G overnm ent for w ar 
purposes, they will p robably  find that 
civilian needs will not appear to  be 
quite so im perative as they  thought 
them  to  be when custom ers urged 
them  to sell the wool they  had.

T he duration  of the w ar is en tering  
m ore largely into m ercantile  calcula
tions th at it was a week ago. If  the 
w ar is to  last th ree  years, as m any 
w ar au thorities think it will, m er
chants can best serve their m ills by- 
harm onizing  production  a t once with 
everyth ing the G overnm ent w ants to  
accom plish in the way of actual w ar 
production, and production that will 
assist in th rift and econom y am ong 
people behind the lines. Some of the 
leading silk m erchants have sensed 
this conception of w ar tim e selling 
and have been devoting  a g reat deal 
of thought to  the developm ent of fab
rics that will be w anted ju st as long 
as any silk can be procured.

T h roughou t the ready-to-w ear trade 
the P resid en t’s o rder th at prices and 
products shall be b rought into h a r
m ony at once with what the W ar In 
dustries Board is try in g  to  accom plish 
in the way of conservation  of resourc
es is now being taken m ore seriously. 
T h ere  are still m any clever men who 
are try ing  to  ‘ make a fro n t” of obey
ing the order, but who are actually 
avoiding the spirit of it. Som e of 
these men are know n to  have pro- 
Germ an proclivities, and w ithin a 
short tim e m ore definite steps will be 
taken to  uncover w hat is harm ful in 
this q u arte r of the trade.

T he jobbers and re ta ilers are still 
unsettled  by the new phases of trade 
conditions th at are becom ing clearer 
to  them . R etailers are g e tting  rid of 
stocks th a t m ay have been priced too 
high o r may be called luxur'es under

a tax  law. Retail prices a t th is tim e 
are a ttractive  prices, and jobbers are 
quite willing to  concede th at they 
m ust soon come under the influence 
of the drastic  change th at has already 
sta rted  in prim ary channels.

No Longer Dependent on German 
Made Buttons.

A report ju st issued by the U nited 
S ta tes Tariff Com mission emphasizes 
the developm ent of the button m ak
ing industry  in this country, which is 
now able to  m eet all dom estic re
quirem ents. A m ong the principal 
facts b rought out in the report arc 
the following:

Before the war, Germ any and A us
tria -H ungary  were the largest button 
exporting  countries in the world, their 
bu ttons finding a m arket in alm ost 
every foreign country. The purchases 
of the U nited S tates alone from these 
countries from 1910 to 1915 averaged 
$1.000.000 annually and represented  
over 70 per cent, of all bu ttons im 
ported  into the U nited States.

Since the stoppage of im ports from 
G erm any and A ustria-H ungary  Japan 
has come to  the front as a button- 
producing country. T he largest part 
of the Japanese bu ttons are made of 
fresh-w ater shells and ocean-pearl 
shells, and these come in direct com 
petition with pearl bu ttons m ade in 
the U nited States. Japan has an 
abundant supply of raw’ m aterial at 
a low cost and plentiful and cheap 
labor. In the  m anufacture of fresh
w ater pearl bu ttons the labor rep re
sents SO per cent, of the cost of p ro 
duction. T he expansion of the in

dustry  in Japan  is reflected by the in
crease in exports from  th a t country. 
Japanese  exports of pearl bu ttons to 
the U nited  S ta tes advanced from 
$28,057 in 1912 to  $770,849 in 1916, 
and prelim inary  re tu rn s indicate a 
fu rth er increase du ring  1917. The 
United S ta tes is Jap an ’s best custom 
er for th is class of bu ttons, tak in g  25 
per cent, of her exports in 1916. The 
U nited S ta tes is fully equipped to 
m eet all the dom estic requirem ents, 
even to  providing considerable quan
tities for exporta tion . C anada and 
certain  South A m erican countries are 
now purchas ng sm all quan tities of 
A m erican-m ade bu ttons.

T he value of the bu ttons, including 
a small am ount of o th er products, 
m anufactured  in the U nited  S tates 
has risen from  $11,133,769 in 1904 
to  $20.711,979 in 1914, and consider
able p rogress has been m ade since 
th a t time.

Knickerbocker Prerogatives.
Sydney had reached the  m ature  age 

of three and w-as about to  discard pe t
ticoats for the m ore m anly raim ent 
of knickerbockers. T he m other had 
determ ined to  m ake the  occasion a 
m em orable one. T h e  breakfast-table  
was laden w ith good th in g s when the 
newly breeched infant w as led into 
the room .

“A h!” exclaim ed the proud m other, 
“now you are  a little  m an.”

Sydney was in ecstacies. D isplay
ing his garm en ts to  their full advan
tage, he edged closely to  his m other 
and whispered, “can I call pa Bill 
now ?”

Q U A LITY  SERV ICE

Not Merely 
Immediate Shipment

The whole spirit of this house is real 
service, bigger, broader, more complete 
and comprehensive than you can imagine.

Not only quality goods, priced right 
—not only orders shipped at once—not 
only complete stocks to select from—far 
more than this—

Real Service of Quality
helps you grow bigger.

Ask the

Grand Rapids Dry Goods Co
E xclusively  W holesale G rand R apids, M ich.

SERV ICE Q U A L IT Y
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When, Where and How to Hold a 

Sale.
“W anted a Sale”—W hy?
Because it is needed in several de

partm ents to shake them up and put 
some “pep” where sales from day to 
day are lagging. The sale will prove 
if the trouble is with the goods or 
the sales-people. Sometimes a shak
ing up by means of a sale has a most 
favorable effect on the salespeople. 
Goods sometimes drag because not 
brought to the attention of the gen
eral public. The general public now
adays have so much to think of that, 
unless directly told of them, many 
things escape their notice.

No m atter what the reason the buy
er wants a sale because the depart
ment is dull and has too many goods. 
Unless put up to the sales force in a 
manner to make them enthuse it will 
not go half well. Talk to them in
dividually and collectively. Persuade 
them to want it. Listen to the forces’ 
suggestions and have everyone feeling 
just right when the day comes. They 
will know why you want the sale, 
how it will affect the store and why 
the buyer depends on them. Talk it 
all over just why it should be.

Just when a sale should occur de
pends upon the stock, business and 
buyers’ plans. Common sense dic
tates the time as the goods should still 
be wanted, and in season, although 
not in the first flush of selling.

After the date is settled for the 
sale decide upon where it will be held. 
Probably at the department counter, 
on tables near the counter and also 
on tables near the elevators. This 
part of the sale brings out the most 
artistic work in dressing the cases, if 
there are any, shelves back of the 
counter, etc.

Tables in the aisles are not new, 
but those near entrances and ele
vators draw unusual attention. Signs 
on tables and counters should attract 
anyone passing. The adman must be 
seen and his best work humbly im
plored. Of course no one wishes to 
order work in that manner, but it is 
best for the sale.

This sale is supposed to be for a 
certain department, but in reality the 
entire store should feel it. If the one 
department has been worked up suf
ficiently others feel the spirit and the 
liveliness will spread.

W ork with the crowd, not against 
it. Give good value and they will buy 
and come again.

I t is a great mistake to feel satis
fied simply to sell a customer some
thing at a sale. T ry  and leave such 
an impression that she will become a 
steady customer. One-time customers 
do not keep up a store. Every m er
chant wants the shopper who shows 
up every few days and comes to all 
the sales.

Let all suggest ideas for the sale, 
something may be unexpectedly 
learned. The evening before have a 
heart-to-heart talk with the sales
people. Give them' your confidence 
and let them feel that to them is due 
any success that may result. Any 
practical influence that can be used 
should be encouraged. Tell the sales
people something of the poods; how 
made, why used. This information is

needed by the sales force and if told 
them on the eve of a sale it is fresh 
and easily remembered.

Sometimes a little fresh stock in
troduced makes the old go better. But 
first and last work with the sales
people—interest them and the object 
will be gained without any S. O. S. 
signals.

Overmeasurement of Piece Goods.
The giving of overquantity in meas

urement, weight or count to cus
tomers is just as dishonest to the 
store for which you are working, as it 
is dishonest to the customer to give 
under measurement, weight or count.

An inch on the yard good measure
ment means a loss to the store; an 
inch less than a yard, means a loss 
to the customer. Thirty-six inches to 
the yard is the amount to be given; 
no more; no less. Sixteen ounces to 
the pound; no more; no less. Twelve 
to the dozen; no more; no less. -

It is easy to overmeasure on a busy 
day when measuring over other goods 
that are piled on the counter.

Following is the scale showing the 
loss sustained to the store on each 
inch of over measurement on various 
priced merchandise:

1 inch a t 50c yard  cost 1 7-18c.
1 inch at 79c yard cost 2 l-2c.
1 inch a t $1 yard  cost 2 7-9c.
1 inch a t $1.25 yard  cost 3 17-36c.
1 inch a t $1.50 yard  cost 4 l-6c.
1 inch a t $2.00 yard  cost 5 5-9c.
1 inch a t $3.00 yard  cost 8 l-3c.
1 inch a t $3.50 yard  cost 9 13-18c.
Six inches over measurement means 

six times the above loss.
The same rule, of course applies 

to “down weights,” where merchan
dise is to be weighed or extra meas
ure for good count when merchandise 
is sold by count.

Buyer and Merchandise Man Must 
Work Together.

The buyer and merchandise man 
do not always pull the same way, and 
the merchandise manager has plenty 
of blame laid at his door. Certainly 
he wants to make a good showing 
as well as the buyer, and if his rules 
seem strict they are made with a view 
toward the success of the department. 
There is often an unnecessary amount 
of friction between these two men, 
without cause, if both are working 
for the benefit of the house employ
ing them. If the buyer has any stock 
sticking he is sometimes too ready 
to mark it down and the usual run 
of merchandise men do not fancy 
that unless time has proven that the 
goods will not move without camou
flaging them. Smooth over this point 
and these two im portant men will 
work in unison.

Philadelphia has the honor of har
boring the oldest business in the 
United States. The name of the 
house is “The Francis Perot’s Sons 
Malting Company,” and the original 
establishment, located on the east 
side of Front street, below Walnut, 
may be seen in Peter Cooper’s paint
ing of “The Southeast Prospect of 
the City” in the vestibule of the Phila
delphia library. H. M. Lippincott, 
in his history of “Early Philadelphia,” 
says that the house has descended

from  father to  son for eight g enera
tions. It is older than  the bank of 
England, and was founded by A n
thony  M orris about 1686. M orris 
came from  London. A long during the 
last half of the 18th cen tury  a M or
ris m arried  a Pero t. T he P ero ts were 
from  F rench H uguenot stock, and it 
is said th at F rancis P e ro t erected 
one of the first s ta tionary  steam  en
gines in A m erica a t his brew ery  on 
Vine street. T he com pany estab lish 
ed a p lant a t Dock and Pear s treets 
in 1745, w here there  were several 
springs, which m ade the beer surpass 
any in the city.

Your business cannot stand still. It 
must go ahead or fall back, because the 
procession is not going to stop to wait 
for the one man who is slow.

FOR SALE
On account of the death of my wife 

I have retired from business and will 
sell cheap my entire property, consist
ing of four lots, store *nd hotel, with 
furnace and electric lights, bam, ice 
house and other buildings. Property 
situated opposite G. R. & I. and B. C., 
G. & A. Railway union station, Boyne 
Falls, Mich. Best location in the vil
lage. Will sell each property separate 
or all "«gether. Terms easy. Will take 
part cash and balance on time or will 
trade for good farm. Write or call on 

JOHN J. GAISTER,
601 Kalamazoo Ave., 

Petoskey, Mich.

Bell Phone 596 Citz. Phone 61360

Joseph P.  Lynch Sales Co. 
Special Sale Experts

Expert Advertising—Expert Merchandising 
44 So. Ionia A ve. G rand Rapids, Mich.

We are manufacturers of TRIMMED AND 
UNTRIMMED HATS for Ladies. Misses and 
Children, especially adapted to the general 
store trade. Trial order solicited.

CORL, KNOTT & CO.. Ltd. 
Corner Commerce Ave. and Island St. 

G rand Rapids, Mich.

Sunbeam Shirts
Correct Fit—Quality Materials

KETTLEBROOK—Flannels
PEERLESS—Flannels 

CHAMPION—Flannels
AMOSKEAG—Domets

(Sizes to 17)
In G ray, Blue and Khaki Colors

SUNBEAM Shirts are carefully designed, 
cut full and large, and made up in high quali
ty  service-giviog materials.

Flannels are scarce—the outlook for deliv
ery of duplicates uncertain—all of which 
auggests an early selection. The best advice 
we can give is BUY TO-DAY.

We will be glad to submit samples on 
request.

B row n & Sehler Co.
Grand Rapids, Michigan

Paul Steketee & Sons
I
j  Wholesale Dry Goods
j  Grand Rapids, Michigan

I  Quality M erchandise— Right Prices— Prompt Service

tmBÊÊÊUOÊmÊmuÊunm

W h y  T r a v e l ? — T a l k

Our L O N G  DISTANCE LINES 
reach 2 5 0 , 0 0 0  telephones in the 
State, also points outside.
“It is cheaper to telephone than 
travel,” is more true today than 
ever before.

U S E  C I T I Z E N S
T E L E P H O N E  C O M P A N Y ’S S E R V I C E
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Recommendation Fit for Reception in 
Waste Basket.

W ritte n  fo r th e  Tr& deem an.
It is problematical as to what 

course Congress will take relative to 
the amendment to the National bank
ing law recommended by the Comp
troller of the Currency to the effect 
that National bank deposits shall be 
guaranteed through a general fund 
levied upon all National banks, but if 
the sentiment of the banks of the 
country, as expressed in resolutions 
adopted by the various state bankers’ 
associations, is heeded, Comptroller 
W illiams’ recommendation will not 
even reach the pigeon hole—it will go 
into the waste basket. The resolu
tions adopted at the recent conven
tion of the Michigan Bankers’ Asso
ciation tell the story in a nutshell and 
as the general public should be in
formed as to the facts, the resolutions 
are here given as follows:

Resolved—W e enter our earnest 
protest against the enactment into 
Law of Senate Bill 4426, which seeks 
to guarantee bank deposits in Nation
al banks at the expense of a fund to 
be created by levying an annual tax 
of not exceeding 1-10 of 1 per cent., 
on the aggregate of all deposits aver
aging $5.000 or less, and 1-10 of 1 per 
cent, on $5,000 of the aggregate of 
each of the other deposits averaging 
more than $5,000.

W e believe that the principle of tax
ing well conducted and conservative 
banks in order to make good losses 
arising through failures caused by in
efficient. reckless or dishonest man
agement is wholly wrong, and a law 
which attem pts to accomplish such 
a purpose rewards incompetence and 
penalizes those who follow sound 
business practices.
- We believe that it is the reputation, 
standing and character of those in 
charge of our financial institutions 
which alone should attract deposits, 
and these constitute a valuable asset 
which is entitled to be preserved and 
not to be destroyed by Law.

We believe that the banks of this 
State have responded to every call 
and demand made upon them, and 
that this is no time to put upon them 
the unjustifiable and added burden 
which such a law would impose.

We recommend that a copy of this 
resolution be sent to each Represen
tative in Congress from Michigan, 
and that they be urged to do their 
utm ost to defeat this pending Legis
lation.

In the interest of sound business 
the business men of the State, whose 
interests are inextricably interwoven 
with those of the banks, should sup
plement the efforts of the banks by

their individual protests sent their 
representatives and senators.

The security markets are still 
awaiting developments, a natural con
dition at this time of the year while 
the crops are in the making. In addi
tion to these influences, of course, 
war conditions favor caution, as well 
as the impending $8.000.000.000 
Fourth Liberty loan drive which will 
take place in October. The fact that 
prices hold as firm as they do speaks 
volumes for the confidence of the 
people as to the outcome of the strug
gle. Impending taxation would, un
der ordinary circumstances, cause al
most complete stagnation in the stock 
and bond market. It is believed that 
the reason all of these factors have 
not had a greater influence is because 
the w orst has been discounted and 
securities have passed from weak 
holders to large investors at bargain 
prices, having been bought to hold.

Care should be exercised in accept
ing as facts the statem ents in the re
port of the Federal Trade Commis
sion to the U. S. Senate. The inter
ferences drawn as to profiteering by 
the corporations attacked are in some 
cases—in fact, generally—unfair and 
untruthful. Investors do not benefit 
from larger profits made, except to 
the extent that these are paid to them 
in the form of interest and dividends. 
How the capitalist has profited by the 
war rise in prices can be seen from 
the fact that in 1915 there was paid 
in dividends and interest $2.312.847.- 
000, while wages paid amounted to 
$16.516,422 800. In 1917 the figures 
were, interest and dividends. $3,213.- 
962.400: wages. $21,744.871,200. It 
will thus be seen that while divi
dends and interest increased $901.- 
085.400. wages increased $5.288,448.- 
200. I t would be well for the Senate 
to closely scrutinize these figures in 
framing the new war bill.

Just one hour was devoted by the 
National House of Representatives 
to the bill authorizing the forthcom 
ing issue of the Fourth Liberty loan 
bonds, enacting it without any op
position. Congress, as well as the 
people, knows the money must be 
raised. In this connection it is in
teresting to note that with this 
amount the warring powers will have 
the following war debts:

Debts before 
W ar Debts the W ar 

The U. S. $24,000.000.000 $ 973,000.000 
Great Brit. 37.000,000.000 3.000,000,000 
France .. 29,500.000.000 6,000,000,000 
Germany 34,700,000,000 2,200,000,000 
Italy ----  7,500.000.000 1.200,000,000

A ccording to  T reasu ry  rep o rts  we 
are  spending $50,000,000 every tw enty-

, \
o o

l . 'v r s

IMlli

O

MEMBER
^FEDERAL RESERVEJ 

^SYSTEM.

/T 'H E  business of our com- 
munity is protected by 

the ability of this bank to 
rediscount its holdings of 
commercial paper when nec
essary with the F e d e r a l  
Reserve Bank.
Old National Bank customers 
share in the protection af
forded by this great financial 
umbrella.

THE OLD N ^É N A L  BANK
GRAND RAPIDS MICHIGAN

To dispose of your property by 
will and thus to provide for its dis
tribution among your heirs accord
ing to your knowledge of their in
dividual needs, is a duty you owe to 
your family. Every day’s d e l a y  
means another day of added uncer
tainty. Don’t hesitate to consult us 
or to refer your attorney to us for 
information regarding our service as 
Executor or Trustee.

Send for blank form of will and booklet on “Descent 
and Distribution of Property“

T h e  M ic h ig a n  T r u s t  G o .  j
OF GRAND RAPIDS

Safe Deposit Boxes to rent at low cost

Audits made of books of municipalities, corporations, 
firms and individuals.
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four hours, or a t the  ra te  of $1,000,- 
000,000 every tw enty  days. Since the 
w ar began four years ago, 43,000,000 
m en have been put under arm s en
tered  in the  arm ies o r the navies of 
the fighting nations, while 8,700,000 
m en have been killed or died of 
w ounds or disease. T hese  figures seem 
staggering , but are  they? T he first 
L iberty  loan brough t in $1,986,595,200 
from  4,500,000 subscrip tions. In  the  
second loan 9,500,000 participated . In  
the th ird  L iberty  loan cam paign 17 ,- 
000,000 people subscribed for $4,170,- 
019,650, and it is believed th at in the 
F ourth  L iberty  loan cam paign 30,- 
000,000 people will g o ' over the top 
to  the tune of m ore than  $8,000,000- 
000.

M any persons are asking, “W here 
will the m oney come from ?” In  
answ ering  this, it is only necessary  to  
realize th a t ou t of the  $9,955,381,000 
raised in these loans, the larger share 
of it has gone back into the pockets 
of the people th rough  paym ents oi 
w ar orders, m ateria l, supplies and 
labor.

T he general business situation  of
fers a fine opportun ity  for study. P re 
cedents are no t being followed. T hey 
are  being made. T his is especially 
tru e  in the industrial end of business 
activity. In  spite  of the handicaps of 
insufficient labor, shortage of raw  m a
terials, lim ited tran sp o rta tio n  facili
ties, h igher freight ra tes  and rapidly 
increasing  wages, m anufacturers w ith 
real A m erican pluck and persistence 
are keeping their wheels m oving and 
help ing L iberty  loans, Red Cross 
drives, etc., while their sons and 
b ro th ers  are fighting for hum an liber
ty. O f course, those  industries en
gaged in filling w ar orders— and they 
are rapid ly  increasing  in num ber 
th rough  a b e tte r  d istribu tion  of o r- 
ders—are in a fairly  com fortable con
dition except as to  labor. T hose  en
gaged in less essential industries find 
it increasingly  difficult to  keep going, 
due to  the intensified con tro l over 
raw  m ateria ls and  the uniform ly h igh
er w ages offered for w ar w ork. A l
though th is situation  has tau g h t m an
ufactu rers to  econom ize in m any 
w ays heretofore  unconsidered, p ro 
duction costs are rising  rapidly. T he 
cost of assem bling raw  m aterial, w ag
es, taxes and m any item s m ust finally 
resu lt in e ither an increase in the 
selling prices o r a reduction  of profits. 
T here  is no doubt th a t the freigh t 
ra te  increase recen tly  p u t in to  effect 
will, in general, be tran sm itted  to  the 
u ltim ate consum er in tact, except, 
how ever, as it en ters as an item  of 
increased cost in the  p roduction  of 
those m aterials, the selling  price of 
which is officially regulated . In  such 
case, the only a lte rna tive  is decreased 
profit. I t  is believed the m obilization 
of labor, th rough  the creation  of the 
zone system , will w ork  to  advantage 
not only in the d istribu tion  o f  labor, 
but also in the fu ture  d istribu tion  of 
w ar orders.

In  fram ing the new w ar tax  law 
C ongress should take in to  considera
tion th a t the g rand to ta l under in te r
nal revenue laws fo r the fiscal year 
ending June 30, 1918, am ounted to  
$3,672,000,000 or $272,000,000 in ex
cess of the  estim ate  by Congress

when th a t body was preparing  the 
W ar Revenue act of 1917.

T he im pudence and crim inal ag
gressiveness of o rganized  labor in the 
hour of the N ation ’s need and in the 
face of w indy m outhings of loyalty 
is illu stra ted  by the issue of an o u t
side o rganization  for a strike  by the 
W estern  U nion telegraph operators. 
T he com pany discharged som e em 
ployes who, in the com pany’s view, 
had violated their w orking agreem ent 
by jo in ing  a union which uses the 
strike  as- a weapon. A t about the 
sam e tim e the com pany subm itted  to  
its em ployes, a t the reported  request 
of som e of them , a ten ta tive  plan for 
o rgan izing  its em ployes in to  an as
sociation of their own, to  be officered 
and contro lled  by them selves and not 
by any outsiders. T his was loftily 
denounced by the unscrupulous 
w helps who m asquerade as labor 
leaders as an a ttem p t “to  in terfere  
with individual liberty .” F o r ten 
years the policy of the W estern  
U nion has been w hat is known as the 
“open shop” and there  has been no 
d isagreem ent betw een the com pany 
and its em ployes. T here  probably 
would no t have been had the com 
pany been left alone, but the outside 
forces are now  m ore than  ever de te r
m ined this shall not be the case. R e
plying to  P residen t W ilson, the head 
of the W estern  U nion T elegraph  Co. 
says there  has been no refusal to 
accept the  aw ard  of the  W ar Labor 
Board, for there  has been no award, 
but only a ru ling  th at the ban on the 
ou tside  be w ithdraw n and the d is 
charged persons re insta ted , leaving 
the ou tsider to  continue a p ropaganda 
d istu rb ing  and destructive. T he 
com pany in its a ttitude  appears w hol
ly  right. T he result is the G overn
m ent assum ption of contro l of tele
graph w ires as a “w ar necessity ." 
W ith  the know n a ttitude  of the W ar 
L abor B oard it is apparen t th at the 
venal and unscrupulous union labor 
profiteers are given ano ther strang le  
hold on the th ro a t of A m erican busi- 
ness- Paul Leake.

An Opportunity to Remove the Mis
understanding.

New York, Ju ly  15—T hrough  your 
paper, I w ant to  ask a question. F o r 
a lm ost four years, as often as the 
m agazines and the new spapers have 
given me space, I have tried  to  ex
plain the  D utch point of view to the 
A m erican people. A t last, I have 
reached a point w here I can no longer 
do it alone. I need the help and coun
sel of o thers. I am ask ing  for that 
help as directly  as I can.

I am w riting  th is in the  h eart of a 
city  over which fly the  colors of the 
U nited Seven N etherlands. I am 
w riting  it in a S ta te  which, in its very 
political construction , show s the  old 
D utch origin. I am w riting  it in a 
coun try  which, tw ice during  the dark
est period of its h istory , found H ol
land w illing and eager to  help her 
th rough  the days of th reaten ing  
crisis.

It is not rig h t th a t th ere  should be 
a grum bling  m isunderstand ing  be
tw een tw o nations which are  sep
arated  by no barrie r o r race o r h is
to ry ; which, on  the o th er hand, are 
united by m any centuries of comm on 
ideals. Y et such a m isunderstand ing  
does exist at the p resen t m om ent. 
Bluebooks and orange books and of
ficial docum ents alone canno t rem ove 
it. I t  dem ands the  honest co-opera
tion and the  loyal good-w ill of all

those who would consider a breach 
betw een the two countries a hideous 
historical blunder.

It ought to be possible to  convince 
the people of H olland of the sincerity  
and the unselfishness of A m erica’s 
w ar aims.

I t ought to be possible to  convince 
the people of A m erica of the suffer
ing and the desperate condition of the 
sister nation which for four years 
has kept the Germ an away front the 
d e srab le  (and much desired) harbors 
of the N orth  Sea.

I repeat, the day of individual ef
fort has gone. Collective and popu
lar action alone can help.

T here  m ust be m en and women in 
this country  w ho still retain  a friend
ly feeling for the country  which many 
were once proud to  call “hom e.”

Can we not find some way in which 
these may be brought tog e th e r for 
the sole purpose of rem oving the m ost 
regre ttab le  and unnecessary  m isun
derstand ing  of the last hundred years?

H endrick  VVillen Van Loon.

Im possib le to  Sleep. 
D rum m er ( ju st a rriv ed )—Is th is a 

wide-awake town?
H ote l Clerk—You bet it is. W ait 

until you hear the cats to-n ight.
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STOPS NOT AT MURDER.

Union Labor Frequently Embarrasses 
the Government.

W ritte n  fo r th e  T rad esm an .
In every war in which America has 

been engaged she has had to contend 
with traitors at home.

In 1776 it was the to ries who w ere 
regarded w ith a m uch deeper degree 
of hatred  by the patrio tic  fa thers than  
the British, who m et them  in the  
open, fighting as soldiers, not as in
side sym pathizers w ith the  enemy.

In  1812 the enem y on the  inside 
were blue light federalists.

D uring  the dark days of 1861 we 
had the fire in the rear copperheads, 
the K nights of the Golden Circle and 
others. So pow erful were the trea so n 
able o rgan izations th a t the D em o
cratic party  adopted its creed of op
position to  the N ational G overnm ent 
and nom inated for governor in one 
of the g reat sta tes of the N orth  a 
man who had been banished for 
treason, and who was hovering  on the 
Canadian border while aw aiting  the 
outcom e of the election.

Had Clement L. Valandigham been 
elected governor of Ohio, what would 
have been the outcome of the war 
for the Un'on? Fortunately for lib
erty and National life the voters 
snowed the traitors under and the 
vigorous prosecution of the war was 
assured.

I t was a well-known fact that the 
copperhead opposition to the Union 
in Civil W ar days prolonged that 
mighty struggle for many months, 
thus indirectly caus’ng the death of 
thousands of Union soldiers.

To-day is no exception of our ex
perience as a Nation in times of wTar. 
Treason of a most odious nature sa
lutes the sunrise every morning wrheu 
the clans of labor unionism get to
gether to announce their ultimatum 
to the Congress and President of the 
United States. A milk-and-water pol
icy in dealing writh this modern cop- 
perheadism has given the serpent 
ample cause to imagine that it is su
preme in the land.

The latest phase of this greedy, in
satiable, gormandizing, freedom-hat
ing organization crops out when an
nouncement is made that possibly the 
telegraph and telephone companies 
may be taken over as were the rail
roads by the Government. H ere is 
the opportunity to get in right for a 
gorging of the spoils. T rust a labor 
un:on to make good wherever oppor
tunity to fill its belly at the expense 
of labor not unionized is concerned.

T hat the administration is notor
iously in sympathy with union meth
ods goes without saying. There is no 
justice or fairness where these gang
sters of the unions can get a hand, 
and by threatening strikes, even call
ing upon Congress to aid them as 
against the good of the community, 
they threaten the very perpetuity of 
our republication institutions.

Why is it that no other organiza
tion under the sun would be perm it
ted to gag a president, a congress 
and every honest industry unrebuked? 
W hy is it that the labor unions are 
permitted to do these things detri
mental to real labor, detrimental to the

cause of the Nation in its war against 
Germany, conducive to a prolongation 
of the struggle for which our sons are 
bleeding and dying on the battle 
fields of France?

It is time that the common, every 
day American, who believes in liberty 
without license, to protest against the 
tyranny and unpatriotic stand union 
labor has taken in this struggle for 
the salvation of American free gov
ernment.

‘‘Telegraph strike delayed to give 
Congress a chance,” read the head
lines in the dailies. Isn’t that for
tunate? Real kind of our masters, 
the union laborites, to give the high
est law making power in the land a 
chance to come to their terms! N oth
ing humiliating about that, is there? 
W ere the I. W. W.’s to make such 
an accommodating offer, what would 
be the result?

Think you there would be a hust
ling to appease the haughty, treason
able sandlotters? Not any, but with 
this other organization the American 
people seem to think it quite the 
thing to make terms for fear the busi
ness of the country may be thrown 
into chaos! A government of the 
people by the people for the people 
ought to be strong enough, fair 
enough, loyal enough to scotch this 
viperous copperhead in its nest, pull 
its fangs and throw the body to the 
dogs.

And it is coming to that. Mark 
the prophesy.

This Nation of freeman are patient, 
long suffering and ready to make 
compromises for the sake of harmony, 
but the men who manipulate organ
ized labor of this country to suit their 
own selfish motives had best have a 
care. The boys in khaki who face 
our enemies on the soil of France 
have friends at home who will brook 
no trifling with the cause of liberty.

Men who make a mockery of the 
suffering of their country are not to 
go unscotched when the day of judg
ment comes, as it is surely coming. 
Tt is not pleasant to see men pro
fessing to organize for the betterment 
of labor to enter upon a crusade to 
embarrass the Government in a time 
of stress and danger like the present. 
Shorter hours, higher wages, recogni
tion of the union! To make these a 
shibboleth in a time like this is wholly 
out of place, verging dangerously 
near to treason. In fact the labor 
unions are doing many things in these 
days which try men’s souls to dis
credit them hereafter when the boys 
come marching home from the victor
ious fields of the Central Empire.

Is it true that these malcontents in 
the field of labor are entitled to more 
consideration than are the hosts of 
labor who are unaffiliated with any 
labor organization, and who believe 
in a personal freedom that will not 
consent to the domination of the un
fair methods of these tyrants in the 
field where honest toil is entitled to a 
square deal?

For the second or third time the 
labor unions are threatening to raise 
particular Sheol unless Congress and 
the President rush into the gap and 
compel the employers to accept the

terms laid down by the malcontents. 
And all this when the country is in 
a terrific struggle for self preserva
tion. The recognition of the union is 
of more importance to these men than 
the salvation of the American Re
public.

It is a plain question of whether 
the long-tried American people will 
submit longer to be dominated by the 
most vulgar of tyrannical organiza
tions which stops not at murder or 
treason to further its infamous ends.

Old Timer.

F or Ju ly  Investm ent

WE O F F E R  EXCEPTIONAL OP
PORTUNITIES IN SOUND CON
SERVATIVE B O N D S  AT UN
USUALLY ATTRACTIVE PRICES.

O B T A IN  O U R  L IS T  BEFO RE 

BUYING

BOND DEPARTMENT 

ItRAND Ra PIDSTrUST HaMPAKY

Safe Deposit Boxes at Three Dollars Per Year 
and Upward

E v ery  D ay is Sm ile D ay, W h ere  H appiness 
R eigns A lw ays, T h a t’s

Ramona
The beauty spot by the lakeside, the place of clean, 
healthful, helpful amusement. Where they go to 
find joy and merriment and shake off gloom and 
th^ “blues.”

VAUDEVILLE’S BEST
Staged Twice Daily in the far famed theater, the 

admiration of everyone.

Summer season now at its best and it will not 
always be summer.
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Mail Order Sugar Buyer Handi
capped.

Lansing, July 15—Mail orders for 
sugar supplies, which have caused no 
little concern to county food adminis
trators along the southern border, here
after must be on certificates issued by 
the administrator of the state into 
which the sugar is shipped, and such 
sugar will be accredited against the allot
ment of sugar of the state into which 
it is shipped. No state administrator 
will prohibit any jobber in his state 
from shipping into another state, pro
viding certificates are issued as re
quired.

These regulations are based upon 
telegraphic instructions from Washing
ton, are directed mainly to the cata
logue and chain-store concerns, with 
which Michigan county food adminis
trators have had much difficulty. A 
similar restriction applies to the deliv
ery of sugar by refiners and manufac
turers to the operators of these chain 
stores and mail order houses.

The Federal Food Administration in
forms Mr. Prescott that the allotment 
of sugar for all states is figured on the 
basis of three pounds per capita per 
month _ and there is no apparent way 
by which an equitable distribution for 
all the states can be assured except 
that this basis be adhered to in al. 
transactions, home canning and pre
serving requirements excepted.

Mr. Prescott is advised of the possi
bility of further reductions being neces
sary in the allotments to the five 
classes of consumers. In the event 
such action becomes necessary, retail 
stores, hotels, restaurants and public 
eating places will have preference; 
commercial canners will be next cared 
for; then bakers; and lastly class “A,” 
which includes candy makers, soft 
drink manufacturers, bottlers, soda 
fountain operators and manufacturers 
of less essentials. All sugar require
ments not covered by the regulations 
heretofore issued, will for the time 
being, be classed as less essentials un
der Class “A.”

The Food Administration reiterates 
its limitation of lc per pound profit 
by retailers, but says fractions may be 
figured in his favor. County food ad
ministrators are cautioned to issue no 
sugar certificates on verbal statements 
and no retail stores who have not 
handled sugar prior to July 1 will be 
permitted to do so now. Small res
taurants that serve candy, soft drinks 
and lunches may not be permitted to 
purchase on  ̂ the basis of three pounds 
for each  ̂ninety meals served except 
upon their proof of legitimate need 
for such quantity.

“We are relying largely upon volun
teer co-operation to make the sugar 
regulations a success,” Mr. Prescott 
said. “Experience may determine that 
we must use disciplinary force, but at 
present we are trying to avoid inject
ing this element, even though some in
dividuals from a lack of patriotism 
fail to comply with the necessities ,in 
reference to sugar.”

Activities in Michigan Cities. 
W ritte n  fo r th e  T rad esm an .

Four stories will be added to the 
Occidental Hotel, a t Muskegon, which 
will give that city a second eight- 
story “sky scraper.”

The Grand circuit races are on in 
Kalamazoo this week. The celery city 
is the only one in the State having 
the nerve to put on a big race meet 
this year.

Battle Creek has nearly a thousand 
war gardens under management of 
the school children.

Lansing’s gain in school population 
over 1917 is 494. Alma’s gain was 
over 1,000.

A stock com pany is being  form ed 
at W atervliet, w ith $20,000 capital, to

take over the F. M. Sterner flour mill 
and build a grain elevator.

Satisfactory housing conditions for 
factory workers, parks and boule
vards, patronizing home industries 
and intense loyalty to country with 
winning the war as the main busi
ness, are among the present activities 
of the Muskegon Chamber of Com
merce.

Byron Brown is the new Secretary 
of the Belding Chamber of Com
merce and will direct the activities 
toward a “Bigger and Better Bel
ding.”

Lansing is cutting down expense 
in its street cleaning department and 
has laid off eleven of the twenty-nine 
street sweepers.

T he new addition a t  the W estern  
K n itting  Mills, M iddleville, w ill be 
24 x 74 feet, tw o stories. T he plant 
is very  busy.

Battle Creek has opened two new 
playgrounds for children, modernly 
equipped and supervised.

A survey is being made of Sagi
naw’s manufacturing plants by Fed
eral officials, with view to stabilizing 
labor conditions in war munitions’ 
industries.

G ratiot county fair will be held at 
Ithaca Aug. 27-30 and will have pa
triotic features. Premiums u{nder 
$10 will be paid in Thrift stamps and 
a portion of the daily gate fees will 
go to the Red Cross.

Mt. Pleasant expects to land the 
T ransport Truck Co., a concern with 
$1,000,000 capital, and is undertaking 
to raise half of this amount by sub
scription.

Machinery is being installed in the 
new traction engine plant at Boyne 
City.

W arren Tweedle is the new man
ager of the Michigan Telephone Co. 
at Ishpeming. He was formerly at 
Marquette. The company is laying 
a new submarine cable between 
Mackinaw City and St. Ignace.

Pontiac  will vote Aug. 27 on a 
bond issue of $60,000 for a new fire 
s ta tion  and added fire fighting facil
ities.

The Invisible Door Check Co., of 
Niles, will remove its tool and die 
department to Chicago because of 
lack of fire protection at Niles. The 
city’s delay in laying mains is due 
to lack of funds. The company is 
engaged in Government work and 
has valuable materials and blue prints 
which must be protected.

Almond Griffen.

Do Not Sell Liberty Bonds.
Do not sell your Liberty bonds or 

exchange them for merchandise.
The W ar Board has been requested 

by the Treasury Departm ent to be on 
the watch for and check all efforts to 
accept Government bonds in exchange 
for merchandise.

Regarding the exchange for mer
chandise for Liberty Loan bonds 
Secretary McAdoo has said: “W hen 
the bonds are accepted for merchan
dise it defeats the primary purpose of 
their sale. It discourages thrift and 
increases expenditures, thus depriv
ing the Government of labor and ma
terial needed for war purposes.”

In addition, bonds taken in ex

change are usually sold in the open 
market, thus depressing the market 
price.

Government bonds should be held 
by their original purchaser except 
when sale is required by real necessity 
or misfortune.

Red Cross Workers Learn of Foods.
Red Cross workrooms have been 

a great assistance to home demon
stration agents as offering places 
where large groups of women may be 
reached and interested in special food 
study. In addition to giving talks on 
food saving, in several towns the 
agent prepares the noon lunch once a 
week for the workers. This serve» 
to demonstrate good conservation 
recipes. Suppers for the benefit of 
the Red Cross have been given suc
cessfully in many places under the 
agents. Men as well as women are 
thus interested in the possibilities of 
war cooking.

It Was All Right.
In an Arkansas river town built 

largely on reclaimed land most of the 
houses had to be built on pillars four 
or five feet above ground. One resi
dent, with a longer head than his 
neighbors, enclosed the space under 
his house with pickets and in the pen 
thus made kept his drove of scrawny 
hogs.

“Do you think it is sanitary—health
ful—to keep your hogs under the 
house like that?” he was asked.

“Aw, I do’ know, stranger, I reckon 
so,” replied the native, and hitched 
up his overalls.

“Never notice any bad effects from 
it?”

“W'y, no,” he drawled. “I been 
akeepin’ my hawgs there for fourteen 
years, an’ never lost a hawg.”

Rust-Resistant Wheat.
To develop varieties of wheat that 

will resist black or stem rust the 
United States Departm ent of Agricul
ture is working in co-operation with 
the State experiment stations at Min
nesota, Kansas, Tennessee and Iowa. 
Rust-resistant durum wheats and 
other resistant varieties are being 
crossed on varieties known chiefly for 
their milling and bread-making quali
ties to obtain rust-resistant strains of 
good milling quality. Extensive mill
ing and baking experiments have been 
made with a number of these hybrids.
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WOMANS WORLD

Parent’s Turn to Be Seen and Not 
Heard.

H aven 't you often heard  grow n 
people say: “Oh, if only I could 
tell a good sto ry! I hear lo ts of 
them , but I can’t rem em ber them , and 
even if I could, 1 haven’t the courage 
or the vocabulary. So I ju s t sit like 
a wooden Indian, and people th ink  I 
don’t know anyth ing .”

W hen som ebody says th a t to  me, 
I alw ays w onder w hether her m other 
was too  busy to  stop and hear what 
the little  girl w anted to  tell her. Very 
likely her m other was herself a good 
sto ry-teller, but poor as a listener, 
and didn 't appreciate the opportun ity  
when the  child said:

"O h, m other, listen! I w ant to  tell 
you som ething.”

I t is all very well for paren ts to  tell 
fairy sto ries and o th er in te resting  
th ings to the children; th a t is a good 
th ing  to  do; paren ts don’t do enough 
of it. But there  is equal im portance 
in the desire of the children to  do 
some sto ry -te lling  on their own ac
count. I refer especially to  little  chil
dren—under ten years of age. If  you 
suppress, or do n o t positively encour
age, their impulse to  tell w hat is in 
the .r m inds, you are killing a th ing  
th at is of g reat educational im por
tance. Before they  learn to  read  or 
write, they  are full of ideas th a t they 
w ant to  express; they  im agine real 
sto ries—as real to  them  as yours— 
and they  need the chance to  tell them .

No m atte r if they are not in te res t
ing to you( they  are  very in teresting  
to  them , and the act of re la ting  them  
is in itself a valuable activity. T he a rt 
of clearly  expressing  som eth ing  that 
you have seen o r thought o r im agin
ed, so th a t the perscn  to  whom  you 
are telling  it sees it as you do, is one 
of the essential resu lts of education; 
som etim es I th ink  it is the m ost im 
p o rtan t result of education. I t  would 
be difficult to  exaggerate  the value of 
encouraging the  child to  get the idea 
clearly in m ind and find the right 
words in which to  ph rase  it.

You will be as polite  to  your own 
child as to  a stranger. You are care
ful not to  appear bored when a caller 
is re la ting  som eth ing  th a t you do not 
find very in teresting . N ever appear 
bored to  your child. T he little  lad 
m ay be telling  you only about a bit 
of a scrape he go t into, o r about a 
bird or a cat th a t he saw. H elp  him 
to  tell it; exhibit in terest, ask ques
tions, explain and add, and when 
fa ther com es hom e encourage the 
child to  tell it again to  him —not nec
essarily  as a g reat event, but as one 
of the happenings of the day in this 
vastly  in te res tin g  world in which the 
child is finding himself.

P erhaps you have been away from  
hom e for half a day. I t  is a little  
trouble, but quite w orth  while, for you 
to  say:

“ Now I will tell you w here I w ent 
and w hat I saw, and then you shall 
tell me w hat you have been doing and 
seeing while I have been gone.”

Make it all real and vital; be care
ful to  tell it in sim ple w ords and ex
pressions, and then  help him to tell 
as clearly  all the th ings th a t have h ap 
pened in his little  life.

I know a fam ily in which the 
m other is an invalid, seldom  g e tting  
out of the house. W hen any m em 
ber of the fam ily com es hom e from  
dow ntow n, there  is alw ays a cheery, 
in te resting  account of w hat she saw 
and w here she went. I t  is a light of in
te re st in the poor m o th e r’s life—a 
d reary  life it is a t best—but best of 
all, it helps to  preserve the un ity  of 
the family. And I th ink  th a t the  re 
m arkable ability  of every m em ber of 
th at family to  w rite in te res tin g  le tters 
(and some m ore p re ten tious com posi
tions, too) is largely  ow ing to  the 
fact th a t from  earliest childhood they 
have been encouraged to  re la te  to  
each o ther the in te res ting  happenings 
of their lives.

V ery  little  children often w ant to 
tell a “fa iry -sto ry .” Some of them  
are very quaint and in teresting . L ong 
before my own boy could w rite, I 
used to  have him dictate  these stories 
to  me so th a t I could w rite  them  
down. T h a t in itself provoked in 
him an eagerness to  learn to  w rite; 
his lessons in w riting  w ere for him a 
trem endously  useful th ing ; he worked

over them  w ith desperate intentness, 
so th a t he could quickly acquire this 
necessary  ability. F rom  th a t day to  
th is he has been a w riter of stories.

T hrough  th is m eans you can en 
courage tru thfulness. For example, 
M ary has related  to  you a fearful and 
wonderful yarn about some im possi
ble occurrence which she n a rra tes as 
a fact in her own experience.

“ Now, of course this is only a fairy- 
story , Mary, isn’t it? N ot true, of 
course. I t  is very in teresting ; but 
let us have now a true  sto ry—som e
th in g  th a t really happened.” Very 
easy to slip over into the field of 
actuality , w ithout repressing  the lit
tle g irl’s vivid im agination, or rebuf
fing her eagerness to  be herself a 
te ller of fascinating tales. T he two 
th ings go hand in hand w ith little 
children. Let her m ake her fairy 
sto ry  as grotesque and im possible as 
she pleases, but help her to d istin 
guish betw een those th a t are fanciful 
and those th at are true. W hen she 
tells the la tte r kind, help her to m ake 
them  exactly  accurate.

O ur Puritan  forefa thers no doubt 
had m any adm irable tra its  (although I 
th ink  we overestim ate them ), but they 
did a lot of damage to  the im agina
tions of their children.

If ycu  exchange stories with your 
children and w rite theirs down for

Special Sales
Jo h n  L. L y n c h  Sales Go.

N o . 38 So Ionia A ve.
Grand Rapids, Michigan
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IVi Proud of You

ANO SO ARE THE f<0U(SJVN0Hi

SAVE and SERVE START OR JOIN A SOCIETY OR TEAM 
OF S Y S T E M A T IC  S A V E R S

H ER E A R E A FE W  T H IN G S  T H E  G O V E R N M E N T  C A N  BUY FOR T H E  SOLDIERS A N D  
SAILORS W IT H  T H E  M ONEY YOU LE N D  W H E N  YOU BUY W A R  T H R IF T  STA M PS

ONE THRIFT STAMP 
Eight cakes of shaving soap: or 
One gallon of gasoline.

TWO THRIFT STAMPS 
A pound of smoking or chewing tobacco; or 
A pair of knit woolen gloves; or 
A  First Aid Packet.

THREE THRIFT STAMPS 
A pair of khaki breeches; or 
A mess kit. four THRIFT STAMPS 
A winter ctp and s pair of heavy woolen stockings; or 
A woolen undershirt.

FIVE THRIFT STAMPS
A housewife (consisting of a scissors, spool of thresd, 

ptcksge of needles, and a dozen buttons); or 
A service hat. SIX THRIFT STAMPS 
Fresh bread for a soldier for one month; or 
A whole day's subsistence for soldier traveling alone.

SEVEN THRIFT STAMPS 
Turkey for Christmas dinner for five men and pack

age of smoking tobacco; or 
A tent stove; or 
A suit of winter underwear.

EIGHT THRIFT STAMPS 
A shelter tent, and a dozen overcoat buttons; or 
Subsistence for one soldier for five days.

NINE THRIFT STAMPS 
A piir of rubber boots and a hat cord; or 
An army cot. TEN THRIFT STAMPS 
Bacon for one soldier for a whole month; or 
A pair of arctics.

ELEVEN THRIFT STAMPS 
A pair of woolen olive drab trousers; or 
A pair of woolen olive drab breeches.

TWELVE THRIFT STAMPS 
An olive drab flannel shirt.

THIRTEEN THRIFT STAMPS 
A mattress for a hospital bed.

FOURTEEN THRIFT STAMPS 
A poncho (rubber cspe) for the soldier when it rains

FIFTEEN THRIFT STAMPS 
A pair of campaign shoes; or 
A standard safety razor.

SIXTEEN THRIFT STAMPS 
A slicker (oiled coat).

ONE WAR SAVINGS STAMP 
One hundred rifle bullets; or 
Fresh potatoes for four soldiers for a whole month.

TWO WAR SAVINGS STAMPS 
A blanket and a pair of field shoes; or 
A ton of anthracite coal.

THREE WAR SAVINGS STAMPS 
A gas mask for the soldier in the trench; or 
Subsistence for one soldier for a whole month.

FOUR WAR SAVINGS STAMPS 
Government monthly allowance for the wife of a 

soldier in his country's service; or 
A rifle. FIVE WAR SAVINGS STAMPS 
Government monthly allowance for a soldier's wife 

and dependent mother; or 
Forage to feed a horse or mule for a whole month.

SEVEN WAR SAVINGS STAMPS 
A medium sized pyramidal camp tent.

EIGHT WAR SAVINGS STAMPS 
The monthly pay of a private soldier on duty in the 

trenches.
TWELVE WAR SAVINGS STAMPS 

A large Army camp tent.

ONE WAR SAVINGS CERTIFICATE 
Subsistence for a company of 200 men for one dny.

Buying W ar T h rift and Savings Stam ps Helps E ve ry b o d y -T h e  G overnm ent. T h e  Soldiers and Sailors and Y ourself. 

This Space Contributed by the Diamond Match Company.
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future reference, you will find your
self with a m ost entertaining collec
tion of literature. One mother I know 
had a charming little Christmas story 
that her son told her when he was 
only seven years old. She wrote it 
down because he said to her:

“Oh, mother, I wish I had a stenog
rapher, like father has. I think of so 
many stories, and I write so slowly 
that they are gone before I can get 
round to writing them.”

Now he is a leading magazine w rit
er, and one of his best-known stories 
is that Christmas story that he told 
his m other when he was seven years 
old.

This child before you is a living, de
veloping plant in the home garden. 
Every bit of pains that you take goes 
into the process of development. 
Nothing is wasted; the little thing 
that you do to-day, like hearing with 
interest and taking down the simple 
story that he wants to tell you, bears 
fruit, perhaps long afterward, in ways 
that you cannot foresee. Through this 
co-operation you can cultivate a taste 
for the best literature, leading him on 
from his own little stories to those 
of the great story-tellers of the race. 
And it is an invaluable means of self
development.

Do not be afraid of this gift of 
imagination. Be careful not to re
press it with literalism. Dr. Seguin, 
the great French-American physician 
and specialist in the training of idiot 
children, describes imagination as 
“more than a decorative attribute of 
leisure; it is a power in the sense that 
from images perceived and stored it 
builds sublime ideals.” He says that 
if he had to choose he would rather 
have his children ignorant of letters 
than unimaginative. And the way to 
encourage imagination is to let the 
children express the products of it 
freely and without fear.

Prudence Bradish.

The Broad Aspects of Industrial 
Conservation.

Industrial conservation is not a 
theory. It is not an ism, it is not a 
panacea. There is nothing m yster
ious about it. I t is not complicated. 
Tt is not sentimental. It is not new 
fangled. I t is the most practical thing 
that could possibly be fastened on 
American industry under present con
ditions. O ur idea, as expressed by 
the speakers who are carrying the 
message of industrial conservation is 
this: Industrial conservation is a
new spirit in the industrial relations 
between the workers and the employ
ers and the community in which they 
work in the United States. It pro
ceeds upon this basis, that there is or 
should be a closer personal and eco
nomic understanding between em
ployer and workman, as well as their 
relation jointly to the community in 
which they live. I t seeks to explain 
to the worker just what his pay roll 
represents. It seeks to bring to the 
attention of both employer and em
ploye the necessity of understanding 
the identity of interest or the com
munity of interest in their own plants 
or shops or factories. I t proceeds 
upon the theory that most industrial 
strife and misunderstanding arises out 
of the separation between those who

control industry and those who work 
as laborers in industry. So there is 
nothing mysterious about this. There 
is nothing that anybody need be 
afraid of; because some of us believe 
that if the principle of industrial con
servation is not effectively carried 
out in American industry, the alterna
tive will be a form of state-controlled 
socialism; because we do not see what 
other alternative there can be. If 
employers and employes, plus the 
community in which they live, are not 
capable of working out a condition of 
self-government by themselves and 
with themselves, if there is a default 
in that proposition, I see no other 
alternative than that the state must 
inevitably come in and regulate those 
relationships.

Now we base industrial conserva
tion absolutely upon a 100 per cent. 
Americanism. W e claim that it is 
or should be distinctively of American 
origin and type. There is nothing 
about it to suggest the dull so-called 
efficiency of the German system, 
which kills and suppresses from boy
hood the individual initiative of the 
worker in Germany. I t is practical 
because it is wholesome and because 
it is based absolutely on the principle 
of co-operation which we all know 
about, which we all thoroughly under
stand, but which it is unquestionably 
true we have not all sought actually 
and practically to apply.

We claim for industrial conserva
tion nothing that is unreasonable, 
nothing that is impracticable. We 
ask the surrender of no principle 
whatever. Industrial conservation has 
nothing to do with the purely legal 
side in its relation to industry ex
cept in this very im portant respect: 
Conservation attem pts to show em
ployer as well as employes, and both 
of them together, and the community 
in which they operate, that anything 
which tends to injure the industry in 
which they are employed injures the 
employe. They ought to understand 
that better than they do. We seek 
to  show them that if legislation is 
proposed which will have a detrim en
tal effect on their plants, on the prod
uct, on the wage scale, if that par
ticular form of legislation is injur
ious, they ought to be told why it is 
injurious. They should be brought 
into a closer companionship with em
ployers with respect to the known 
causes which are detrimental not only 
to their welfare, but to the welfare 
of the plants, the stockholders, and 
the communities. In other words, it 
is placing a larger field and sphere 
of responsibility and education upon 
employes with respect to the prob
lems of their own plants than has ob
tained heretofore; because I think 
you will agree with me in the opinion 
that if any particular form of legisla
tion occurs to you as being detrimen
tal to your industry, it would not oc
cur to you perhaps to go to your em
ployes and show them wherein the 
injury that you fear may affect your 
plant. On the contrary, you would 
go to your state legislature. W e claim 
that that is not only the wisest course 
for you to pursue, but tha t your pri
mary duty is to show your employes 
and workmen your apprehension that

the passage of such a law will really 
injure your employes as recipients of 
your wages. Now the strife, the class 
consciousness, the eras of discord, 
the troubles we have had in the his
tory of American industry have been 
most eloquently set forth. Person
ally, I do not think that the causes 
of the strife have altogether been a 
m atter of personal fault. They have 
been largely occasioned by the con
ditions or forms under which our in
dustry is produced.

I t  occurred to some men who are 
thinking in the terms of the future 
and not always of the past that it 
would be a good idea if they could 
bring the men face to face, and make 
them a little bit more companions and 
comrades with respect to the opera
tion of their industries.

A. Parker Nevin.

Let the other fellow have it his way 
—as long as it is only talk.

Food Administrator Prescott Says 
To-day:

Don’t send fruits or perishable food 
products to soldiers.

Postm asters have been directed to 
refuse parcels containing perishable 
articles, especially fruits addressed to 
military camps or cantonments if 
there is a reason to doubt that the 
contents will not be in perfect con
dition upon delivery.

Mail m atter for soldiers is subject 
to delay on account of changes of lo
cation and insufficient address. Mail 
often arrives in large quantities, and 
must be separated by units, and the 
time of soldiers is largely taken up 
by military duty. So when you send 
things to your soldier son, relative or 
friend, send something you know can 
be delivered in good order.

If you write that you have sent 
something to please his palate and it 
spoils on the road, you are disappoint
ed and so is he.

N ew berry and Preparedness

Truman H. Newberry is no  n ew  co n v e r t tr> P re p a re d n e ss . 
H e has preached i t  for twenty years,—he h a s  p ra c tised  w h a t 
he preached.

H e  s to o d  for p rep ared n ess  a w ay  back in  1896, w h en  h e  
h e lp e d  org an ize  th e  M ich igan  N a v a l B rig ad e .

As A ss is ta n t S e c re ta ry  o f th e  N a v y  u n d e r  R o o s e v e lt  he  
urged  p rep ared n ess. S p e a k in g  in  N ew  O rle a n s  In 1907, he  said :

" Y o u  c a n  p u t it  in  th e  b ig g e s t ty p e  y o u  h a v e  th a t  w e 
m u s t  h a v e  a  b ig g e r  n a v y , a n d  I h o p e  s u c h  e n la rg e m e n t 
w ill co m e  so o n . I t  is  for y o u  p e o p le  h e re  to  u se  y o u r in 
flu en ce  for m o re  a p p ro p ria tio n s  for th e  b u ild in g  o f  b a tt le 
s h ip s  a n d  c ru ise rs . T h e re  is  n o  d o u b t th a t  w e sh a ll 
n e e d  th e m  a n d  th e  s o o n e r  th e y  a re  b u ilt th e  b e tte r ."

W h ile  S e c re ta ry  o f  th e  N a v y , N e w b e rry  c o n te n d e d  for a 
M erch a n t M arine  a s  a  p rep ared n ess  m e a su re .

“ A  la rg e  n u m b e r  o f m e rc h a n t v e s s e ls  w ill be  req u ired  
in  th e  e v e n t  o f  a  s e r io u s  w a r,” h e  p le a d e d .

H e  n o t o n ly  ta lk e d  p re p a re d n e s s ,  b u t h e  p re p a red .

H e  p u t th e  Navy o n  a  su re  fo u n d a tio n . O n  o u r  e n try  in to  
th e  w a r i t  w aa  th e  o n e  b ra n c h  o f  o u r  n a tio n a l d e fe n se  w hich  
w a s  p re p a re d .

H e  b a ck s  u p  h is  b e lie f  In  p rep ared n ess  b y  b e in g  in  th e  s e r
v ice  h im se lf. H is  so n s  a re  in  th e  se rv ice . H is  w h o le  fam ily  is 
s e rv in g . ’

N ew b e rry  a n d  P r e p a re d n e s s  m e a n  th e  sam e  th in g .

T ru m a n  H . N e w b e rry  is  p re p a re d  to  g iv e  M ich igan  a n d  th e  
n a tio n  w o n d e rfu lly  ab le  se rv ice  in th e  U n ite d  S ta te s  S e n a te .

N E W B E R R Y
U n ited  S ta tes S enator

Published by Newberry Senatorial Commistee 
A . A . Templeton, General Chairman 
Paul H. King, Executive Chairman
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Retailing Shoes Under War Condi
tions.

W ritte n  fo r th e  T rad esm an .
By way of preface to  my le tte r th is 

week, I am going to  quote a p a ra 
graph from  an address recen tly  de
livered by John  A. Bush, P residen t 
of the  Brown Shoe Co., before the 
A ssociated Shoe R etailers of St. 
Louis, on the occasion of th e ir last 
regular m onthly  dinner. Mr. Bush 
said:

“ In line with patrio tic  endeavor, 
now' is the tim e for the shoe dealer 
to  know all the facts about his busi
ness. T o conduct it on a sane and 
safe basis, and to  conserve in such 
a way as to  cut out all w aste m otion 
and still keep business on an even 
keel. W h eth er you be a m anufactur
er, w holesaler o r re ta ile r you are not 
patrio tic  o r com peten t if you do no t 
know how much it is costing  you to  
do business. An accurate system  of 
cost keeping w as never m ore essen
tial than  a t the p resen t tim e despite  
the seem ing large  am ount of business 
done.”

W herever one finds tw o m em bers 
of the trade  discussing the  outlook 
th a t now confron ts us, one can usu
ally collect th ree  opinions, n o t to  
reckon the guesses—from  all of w'hich 
it appears th at the storm  and stress 
of to-day is m aking m en think, even 
if they  a ren ’t so much in accord with 
respect of their conclusions. B ut upon 
one po in t a t least we are all fairly 
well agreed ; nam ely, th a t it behooves 
the shoe m erchant w ho hopes to  
w 'eather the sto rm  to  keep posted  on 
G overnm ent shoe regu lations as p ro 
m ulgated by the  W ar In d u stries 
Board, and study the  rapidly chang
ing phases of the  situation co n fron t
ing our industry.

“M cKay,” exclaim ed the head of a 
shoe departm ent ju st the  o th er day 
in m y presence, “th is w artim e shoe 
game is ge ttin g  m y goat! I ’m frank 
to  confess to  you th a t I don’t know  
w hat’s ahead of us.”

“W h a t’s th e  m atte r?” I asked him, 
“are  you loaded w ith unsalable 
stock?”

“N o,” he re turned, “ I  have six 
thousand  dollars’ less stock  than  I 
had th is tim e last year.”

“T h a t looks good,” I  encouraged, 
“w hat’s your trouble?”

“W ell, this, fo r instance,” he ex
plained. “T he boss to ld  me just be 
fore I  left fo r the east to  buy no th ing  
th a t w e’d have to  m ark  above $12.50; 
bu t when I got up there  I found T 
had to  disobey the boss. And I 
bough t a line of stuff th a t’ll have to  
be priced a t $15 to  $18.”

“W ell, w hat of it?” I  enquired, 
“you’ll sell it, w on’t you?”

“Ah, there’s the rub! Will I?”
“You didn’t buy much of it, did 

you?” I quizzed.
“No,” he yielded, “not a great deal.” 
“But you felt you had to have some 

of it, eh?”
“Yep.”
“Well, I think you were wise to go 

by your feelings in the matter. You 
couldn’t very well keep your face and 
not have some of it—isn’t that about 
the size of it?”

And he admitted tha t it was.
“How much feminine footwear of 

the fussy sort have you on hand?” I 
asked him.

“Very little,” he prom ptly replied, 
“not more than sixty pairs at the out
side.”

“Good gracious, man,” I jollied, “ I 
know fellows in this old town who’d 
think the millenium had come if they 
could say that.”

“Oh, I dare say you are right!” 
And he laughed with me over the sit
uation.

The whole trouble with my friend 
—who is a very capable shoeman— 
is tha t he is just a little bit nervous. 
H e’ll come clean, even if he does 
cross a few bridges before he gets to 
them.

As Mr. Bush urges, it’s extremely 
im portant just now for the shoe deal
er to know all the facts about his 
business—especially tha t he know 
how to mark shoes on the basis of 
contemporaneous cost rather than 
along the traditional lines followed 
by our fathers and grandfathers. The 
increase of the overhead has been so 
rapid in the last few years, a good 
many retail shoe dealers have appar
ently failed to keep up with it. Rents, 
modern store equipment, advertising, 
and clerk hire have advanced; and the 
general up-to-date methods of doing 
business including delivery, exchang
es, refunds, etc., bring in many an 
item of expense that the old-timer 
never had to bother with. One of the 
first things the dealer ought to know 
—and some of them don’t—is what 
it is costing him to do business. U n
less he does know, he doesn’t know' 
how to mark his goods so as to make 
a dealer’s legitimate profit. One of 
the biggest jokes of these piping days 
of war is the newspaper yarn that is 
going the rounds to the effect that 
shoe dealers are profiteering!

For another thing, every shoe deal-

d iiÊ P  H 0N 0RBH X  
SHOES {

F o riB lfg e r and  B etter B usines«

O X FO R D S
Now Ready on Our Floor 

for Quick Delivery

No. 2811—Patent Colt Flexible McKay 
Oxford, A to D, 3 to 7----- Price $3 50

No. 2810—Dongola Flexible McKay Ox
ford, A to D, 3 to 7 .............Price $3 50

No. 2808—Pearl Grey Flexible McKay 
Oxford, A to D, 3 to 7 ....... Price $4.65

No. 2809—Havana Brown Flexible Mc- 
Kay O xf’d, A to D, 3 to 7. .Price $3.65

Rindge, Kalmbach, Logie Company
Grand Rapids, Mich.
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er should do his part in keeping up 
the morale. The shoe industry is 
going on. Regulation doesn’t mean 
prohibition. And restriction in cer
tain things doesn't prevent expansion 
in other directions. Some folks seem 
to miss the main point in Government 
shoe regulations. The people in this 
country—something over a hundred 
millions of them—are going to keep 
right on buying shoes during the per
iod of the war. If the war lasts 
twelve months, they’ll buy shoes 
right up to the happy day when junk
ers of Berlin and Potsdam admit that 
they’ve got enough; and if it should 
last twenty years—and it won’t by a 
jug full—the people of this country 
will keep right on buying shoes. And 
they’ll buy good shoes, too; and 
they’ll pay the price that such good 
shoes must command under any cir
cumstances that are at all likely to 
occur. Self-respect, efficiency, health, 
comfort and pride will combine to 
create a continuous demand for suit
able footwear. So much for the de
mand on the part of the shoe-con
suming public.

Now as to the capacity of the shoe 
manufacturer. Well, to begin with, 
he is a resourceful person—the aver
age American shoe manufacturer. 
Give him a fine assortm ent of upper 
stock in nifty colors and finishes, fiber 
and sole leather soles, linings, and 
what not, and he’ll turn out no end 
of beautiful and smartly-lasted shoes. 
But limit him to black, white and two 
shades of brown or tan; pin him 
down to 8J/£ iron sole leather unsuited 
for military requirem ents; deny him 
buttons; instruct him to get out no 
new lasts for a period of six months 
—and what’ll he do? Throw up his 
hands and exclaim, “I t can’t be done.” 
Not on your life! He’ll find a way 
out. H e’ll surprise you by showing 
what he can do even under such rad
ical limitations. There’ll be plenty 
of shoes with snap, ginger and style; 
and they’ll conform to government 
requirements.

And the live wires among retailers 
will make money while the war goes 
on, and the merry Marines are bomb- 
ing, grenading, beyoneting and oth
erwise decimating and annihilating 
the unspeakable Huns! And we’ll 
help them, rather than hinder them, 
by speeding up, conserving and keep
ing our great American shoe industry 
going just at the liveliest clip of which 
we are capable. Cid McKay.

High Shoes Early in the Call.
While opinions may differ as to 

how soon and how strong high shoes 
will sell, retailers are taking what 
high shoes they can get and as early 
as possible. July deliveries are wel
come to many of them and no dating 
is asked except the regular terms. 
If July is too early for fall deliveries, 
August deliveries are just as welcome. 
The reasons for the early acceptance 
of fall merchandise are numerous, but 
the two most im portant ones, far 
as can be learned, are that dealers as 
a rule fear that they will not be able 
to get all the shoes they want later 
on and are therefore taking what they 
can get now. If the calls do not ma
terialize at an early date, why they

will hold the shoes until the demand 
does arise. The other reason is that 
the stock of high shoes in most of the 
stores is in a depleted condition. This 
has been due to the fact that high 
shoes have been sold at attractive 
prices to be rid of them as the calls 
were mostly for low cuts. Dealers 
have concentrated so long and so 
much on low shoes that they have 
almost overlooked their high shoes 
with the consequence that if a real 
big call for high shoes started early 
they would not be in a position to 
meet the demand.

Ask Receiver for Chicago Mail Order 
House.

Charges that a considerable amount 
of stock was sold in violation of the 
“blue sky” laws of various states 
upon which no recovery from sub
scribers for amounts unpaid can be 
obtained are made in a petition filed 
in the Cook County Circuit Court 
last Saturday asking for the appoint
ment of a receiver for the W inthrop- 
Ives Co., a mail order house, with 
headquarters at 1243 South Wabash 
avenue.

The complainants named in the 
bill are John L. Cleary, Herman 
Deippel, Herman Schlager, William 
E. Moellering, W alter Trapnell, 
August Smosky, Frank L. Sweitzer, 
W. C. Burger, Charles A. Zeigler, and 
Anthony Mislinski, stockholders of 
the company. The concern, which 
was organized under the Delaware 
laws in 1916 with a capital of $250,- 
000, now has $1,500,000 stock author
ized.

While Charles and William H. 
Isaacs, who are named as defendants, 
at the end of 1917 gave out a state
ment showing assets of $224,000 and 
liabilities of but $160,000, the petition 
sets forth that during the year $300,- 
000 was received from the sale of 
stock and approximately $200,000 
from the sale of merchandise certifi
cates. In spite of this, it is claimed, 
tangible assets do not exceed $90,000. 
It is claimed that the Isaacs, who 
held a majority of the stock, voted 
more than $50,000 in salaries since 
the company’s organization. The 
company has offices in a number of 
New York, Pennsylvania, and Ohio 
cities, besides the Chicago office.

Nothing jolts a small minded man 
like being forced to admit that he is 
in the wrong.

M ic h ig a n  Shoe D ealers 
M utual F ire 

Insu rance  C om pany
Fremont, Mich.

Our Responsibility Over
$1,500,000

We  write insurance on all kinds 
of mercantile stocks and buildings 
at a discount of 25% from the 
Board Rate with an additional 5% 
discount if paid within twenty 
days from the date of policy.

You A re Interested
in low cuts to brighten up your odds 
and ends for that July or August sale.

The prices at which we offer them 
are hard to believe, especially when 
we all know they will be still higher 
next year and hard to get.

But we are determined to follow  
our old policy clean up each season so 
as to start with new line. Our loss is 
your gain. We quote:
3522—Chocolate Side Oxford McKay. 1H heel, Imt. tip, C & D .......52.20
3531— Gun Side Oxford McKay. l 3i heel. Imt. tip. C & D ...  2.10
3532— Mahog Side PI. Pump McKay. 1 % heel. C & D ............. 2.00
3535—Blk. Vici Oxford S. S. McKay. Imt. tip. l?j heel. D ..............  2.20
3542—Wos. Dark Grey Kid 5 eyelet Oxford. Painted Swiss heel.

S. S. McKay. A B C & D ..........................................................  3.00

and many others.
All close outs must be sold in reg

ister sizes at these prices.

Hirth-Krause Co.
Hide to  Shoe

T anners and Shoe M anufacturers

G r a n d  R a p i d s ,  M i c h i g a n

Don't forget that our stock of

Keds
is quite complete.

Some lines are broken in sizes but 
we have many lines that are not.

Send us your midseason orders for 
sizes. In ordering give, when possible, 
a second choice, should we be out of 
what you first name.

All orders are filled in rotation and 
we assure you of prompt service.

Herold-Bertsch Shoe Co.
Manufacturers of Serviceable Footwear

Grand Rapids, Michigan
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M ich igan  Pou ltry , B u tte r  and E g g  A sso .  
elation.

P re s id e n t—J . W . L yons, Jack so n . 
V ice -P re s id en t—P a tr ic k  H u rley , D e

tro it.
S e c re ta ry  a n d  T re a s u re r—D. A. B e n t

ley, S ag inaw .
E x ecu tiv e  C om m ittee—F . A. Joh n so n , 

D e tro it; H . L. W illiam s, H ow ell; C. J . 
C handler, D e tro it.

Not In Accord With New Sugar Reg
ulations.

Ann A rbor, Ju ly  15— I leave it to  
you if the enclosed article  is of any 
help to  grocers. My private opinion 
is th a t the la test sugar regu lations 
only m ake a bad m atte r w orse—a 
bungle from  the sta rt. If we say four 
persons to  a family, twenty-five m il
lion fam ilies for 100,000,000 popula
tion, the  U. S. Food A dm inistration  
m ust calculate $2 per fam ily to  in sti
tu te  sugar card ra tion . L et the retail 
g rocers put it in operation  and it 
would no t cost m ore than  50 to  75 
cents per family. T hey  could afford 
to  do it a t their own expense ra th e r 
than  continue as a t present. It looks 
to  me as if I m ust quit selling sugar. 
T here  would be one less place for peo
ple to  duplicate purchases. My tim e 
is too  valuable now to hold court 
every tim e anyone asks to  buy sugar. 
“ How m uch sugar have you on hand? 
W here  and how m uch did you buy 
last week and the week before? Have 
you had a canning certificate? H ow  
m any in your fam ily? W ill yott try  
not to  use m ore than  th ree  pounds 
per person per m onth? A re you 
going to  buy your sugar of me regu
larly  and ge t your a llo tm ent o r are 
you go ing  here and there  and buy all 
you can, w herever you can?” D oesn’t 
it look ridiculous? But w hat else can 
I do?

People who have not bought a 
pound of sugar of me since the roads 
opened up in the spring—and who 
have had frequent errands to town 
for other business besides buying gro
ceries—are now, because of haying, or 
fruit season, or because they think 
they’ll save time—coming to my store 
because I am located nearer to them 
than the city grocers to purchase 
enough sugar to last until they can 
get to town. W hat a predicament it 
puts me in! I believe many have im
proved their chances during the past 
two months (when grocers sold five 
or ten pounds without any question) 
to lay in enough sugar for winter. I 
could not guarantee that there is not 
a farmer who has ready cash who has 
not done it; nor could I be sure that 
even one had done so. If some peo
ple told me they had not done so, I 
would know it was true, but I do not 
expect to find out how many do grab 
all they can get.

I t looks as though the Food Ad
ministrations were putting the burden 
of equitable sugar distribution on the 
shoulders of the grocer and then not 
helping him. E. E. Whitney.

Only One Course Open for Grocers.
W hen the retail grocer signed his 

statem ent and agreement July 1 and 
returned it to the State Food Admin
istrator, he virtually placed himself in 
a position where he must adopt the 
unvarying rule to sell sugar only to 
those who agree not to buy sugar

except of him, provided he has it in 
stock to furnish them, or he must quit 
selling sugar entirely.

If he does not adopt this rule he 
must demand a statem ent in regard 
to the amount of sugar habitually 
used per person by every family be
fore he can sell any sugar. He can 
not be sure that he does not sell more 
than the amount allotted by the Food 
Administration unless he keeps an 
accurate account of every sale, the 
names of buyers and the number of 
persons in each family. To do so, he 
must list names of sugar customers 
and tabulate them so that every sale 
may be checked off week by week by 
himself or clerks.

He cannot know whether he is 
compelling a customer to use within 
the specified amount if that customer 
buys elsewhere a part of the time, 
unless that customer is honest, tru th 
ful and patriotic. If he or she be so, and 
has found it more convenient to buy 
elsewhere now and then, he will state 
the fact to his grocer when he again 
wishes to buy sugar.

As the m atter now stands, the un
blushing liars will get all the sugar 
they call for, while the truthful per
sons who may have used more than 
their allotment must be refused. Many 
will avoid a declaration as to the 
amount of sugar used and there will 
be combinations of circumstances 
which will baffle the grocer to keep 
informed as to the amount purchased 
unless one strict, unvarying rule, as 
before mentioned, be insisted upon. 
No friendship or favoritism can be 
allowed.

W hen each grocer has his list of 
regular sugar customers, then he must 
post the same in his window, that 
other grocers may inspect it and see 
if any are trying to hold places on 
more than one sugar list. This list 
must designate street and number, so 
that people with the same or similar 
names will not be misjudged or de
prived of their place on their own gro
cer’s list.

If it would cost the general govern
ment $50,000,000 to put in force a 
card sugar ration, it will cost the gro
cers in the aggregate many times that 
amount unless one general rule be 
followed by all.

All grocers will not adopt such a 
plan unless they be ordered to do so, 
and unless drastic measures are en
forced, many people will continue to 
buy and use much more than their 
allotment, while others will be forced 
to take up with far less, willingly or 
unwillingly.

American Hen in High Esteem.
Among the echoes following in the 

wake of the Food Administration’s

so-called “live-hen order” is this 
thought which harmonizes with re
cent developments in poultry condi
tions:

“Restrictions last winter and spring 
on the sale of live hens and pullets 
for slaughter,” says a poultryman in 
discussing the situation, “forcibly di
rected the attention of American pro
ducers to the value of the industrious 
hen who now occupies a place more 
nearly than ever before on a par with 
other farm livestock.

“The extent to which farmers 
recognize her true value is shown by 
the fact that they have refused to 
sell hens to any extent, even though 
prices have been unusually high ever 
since the embargo was lifted.”

The large spring and summer egg 
trade is ample evidence of the liberal 
amount of poultry now in the country 
and contributing to the Nation’s food 
supply. Through systematic super
vision and licensing regulations, the 
Food Administration is now endeav
oring to reduce to a minimum the 
hot-weather spoilage of eggs. En
couraging results are announced.

Two-Thirds of Tree Vegetable But
ter.

A tree known as the shea, or butter 
tree, is beginning to attract commer
cial attention. It supplies not only 
nuts, but also butter that may become 
an article of commercial importance. 
It is already exported to Europe, 
where makers of artificial butter find 
use for it. Almost two-thirds of the 
nut is vegetable butter.

ffatson-HigginsMIg.Co.
GRAND RAPIDS. MICH.

merchant
Millers

Owned by Merchants

Predicts sold by 
Merchants

Brand Recommended 
by Merchants

NewPerfection Flour
P acktd In  SA X O L IN P aper-lined  

Cotton, S an itary Sacks

T ? We Buy 1[7 We Store T7
l l / G G S  Ju G G S  H

We Sell 
G G S

We are always in the market to buy FRESH EGGS and fresh made 
DAIRY BUTTER and PACKING STOCK. Shippers will find it to their 
interests to communicate with us when seeking an outlet. We also offer 
you our new modern facilities for the storing of such products for your own 
account. Write us for rate schedules covering storage charges, etc. W E 
SELL Egg Cases and Egg Case material of all kinds. Get our quotations.

K ent Storage C om pany , Grand Rapids, Michigan

s e r v i c e  P I O W A T Y  q u a l i t y

Largest P roduce  and F ru it D ealers in  M ic h ig a n
MANITOU—The only NATURE-CARBONATED WATER 

sold in America.
We are sole Wholesale Distributors.

iV1# & Sons of Michigan
MAIN OFFICE, GRAND RAPIDS, MICH.

~  Branches; Saginaw, Bay City, Muskegon, Lansing, Jackson Battle 
Creek, Kalamazoo, Mich., South Bend and Elkhart, Ind. *

B. r .  HILLER. President f . H. HALLOCK. Vice Pres. FRANK T. MILLER. Sec. u d  Trees.

M iller M ichigan P ota to  C o .
W H O L ESA L E PR O D U C E SH IPPERS

Potatoes, Apples, Onions
Correspondence Solicited

Wm. Alden Smith Bid*. Grand Rapids, Mich.



J u ly  17, 1918 M I C H I G A N  T R A D E S M A N SI
The Value of Cold Storage.

Cold storage is too big a need of 
modern life to be downed by early 
prejudices. I t has bepome an enor
mous business and has won the ap
proval of producers and of all consum
ers who insist on getting a hundred 
cents’ w orth for a dollar, according 
to a Food Administration report.

D uring  th e  w ar there  has been a 
b igger dem and for cold sto rage space 
than  ever before, and, th rough  the 
efforts of the Food  A dm inistration , 
m any difficulties and abuses have 
been corrected . T he rule proh ib iting  
th e  m aking  of loans by the w are
housem en them selves up to  m ore than  
70 per cent, of the  value of the  p rod
ucts in cold sto rage  was designed to  
p reven t m arket m anipulations and 
large  operations on sm all capital. I t  
was predic ted  th a t th is rule would 
resu lt in low ered prices and conse
quent d iscouragem ent of production, 
but cold s to rage  space has been used 
to  a g rea te r  ex ten t th is season than 
ever before and prices have continued 
on a high level, show ing th a t th is rule 
has n o t p reven ted  cold sto rage p rod
ucts from  occupying th e ir proper 
place in re la tion  to  o th er foods.

The consumer has been protected 
by a Food Administration ruling 
which prohibits the sale of cold sto r
age food as fresh. The dealer who 
patronizes cold storage warehouses is 
protected by a regulation which pro
hibits the raising of rates for space 
without thirty days’ notice. The Food 
Administration also prevents unjust, 
excessive and discriminatory storage 
charges and requires that rates be 
filed.

The fact that at the present time 
the United States Government is one 
of the largest users of cold storage 
space is sufficient to remove all doubt 
as to the wholesomeness of food held 
in this manner. Each month we now 
ship to the Allied nations more than
70,000,000 pounds of cold storage and 
frozen beef, and it is anticipated that 
shipments will be largely increased. 
Additional cold storage facilities are 
a growing need in our efforts to feed 
the Allies and our army.

Lard Substitutes From Fish Oil.
The shortage of edible fats, accord

ing to a Government report, which 
has become a serious m atter in Eu
rope, is now being felt in this coun
try, and any means by which such 
material can be produced from non
edible substitutes is an im portant con
tribution to the food supply. A pro
cess by which this may be accom
plished has apparently been worked 
out by an Oregon chemist who, in 
experiments with fish oil, has found 
that by treating it with hydrogen in 
a certain manner it is possible to pro
duce both an oil and a solid substance 
closely resembling lard, both of which 
are entirely tasteless and odorless and 
may be used in cooking with no ap
parent trace of their origin.

A thorough cooking test of these 
materials was recently made by a 
dem onstrator employed by the United 
States Bureau of Fisheries. After 
testing the oil and lard substitute in 
bread and pastry, as well as for fry
ing, this dem onstrator states that the

results were practically the same as 
if lard or high-grade vegetable oil 
had been used. The report coming 
from the Pacific Coast says that the 
materials have also been tested by 
Government chemists with satisfac
tory results.

Prompt Unloading of Fruit Ordered.
Shipments of perishable freight are 

arriving in D etroit to such an extent 
that Food A dm inistrator David E. 
Heineman has found it necessary to 
enforce the ruling that consignees 
must unload these shipments with the 
minimum loss of time.

All cases of neglect on the part of 
consignees to unload shipments 
promptly will be reported by the rail
road and express companies to the 
food administration quick-unloading 
committee and to Food Administrator 
Heinman. W here the guilt of the par
ties is established a heavy penalty will 
be inflicted.

This is the season of the year when 
farm products and fruit arrive in the 
greatest abundance and the work of 
the Government inspector for the bu
reau of markets has increased to such 
an extent that the department of agri
culture has sent on an additional in
spector who will be engaged exclu
sively in inspecting shipments of per
ishables. The object of the inspection 
system is to prevent the decay and 
loss of perishable foods and to hasten 
the unloading of cars so that they 
may be returned for use by the rail
roads.

Ruling as to Guarantee of Sales of 
Eggs and Poultry.

T he law departm en t of the Food 
A dm inistra tion  last week in discus
sing G eneral Rule 19 and Special Rule 
2 governing com m ission m erchants, 
made the follow ing ru ling :

“W here  a com m ission m erchan t re 
ceives a consignm ent of pou ltry  or 
eggs and guaran tees to  the  consignor 
a definite selling price, he m ust show  
on the account sales the  actual price 
a t w hich the goods are sold, tog e th e r 
w ith services actually  perform ed and 
expenses actually  incurred, and as a 
separate  item  m ust show any  sum 
paid to  the consignor by reason of 
the com m ission m erchan t’s con tract 
of guaranty . Failure  to  do th is will 
be considered a violation of Special 
Rule 2, govern ing  com m ission m er
chan ts and also a m issta tem en t of the 
price a t which com m odities are  being 
sold in violation of G eneral Rule 19.”

Although comparison of the July 
with the June crop reports shows a 
diminished estimate of almost all im
portant farm products, the diminution 
is so slight that the United States is 
still left in a most encouraging posi
tion. The crop year of 1917, thanks 
to the way in which corn and other 
cereals supplemented the short wheat 
production, was regarded as excellent. 
This year we are promised 240,000,000 
bushels more wheat than last; 1,000,- 
000 bushels more corn; 42,000,000 
bushels more barley and rye, and 7,- 
000,000 bushels more rice—a good 
showing, particularly as the extra mil
lion of corn means topping a record 
that last year was considered most 
remarkable. If  last year, by making

use of our bumper corn crop, we and 
Canada could export all the wheat 
the Allies needed out of a total of
880.000. 000 bushels raised by the two 
countries, this year, with the United 
States alone raising an estimated
891.000. 000 bushels, we should be able 
to meet a much greater demand. The 
prediction for oats is for 150,000,000 
bushels less than last year, but for 
nearly 150,000,000 more than the five- 
year average. The oats and wheat 
crops indicated may fairly be counted 
upon. Corn may yet meet misfor
tunes, but last year the huge July 
estimate was, despite early frosts, 
more than borne out.

TAKE THE BOAT TO

C H I C A G O
Goodrich Steamship Lines

and
Muskegon Interurban Ry. 

DAILY 8 :1 5  P. M.
Saturday Daylight Trip 7:45 A. M.

$ 3 .5 0  $ 7 .0 0
One Way Round Trip

Half the Rail Fare
BERTHS j S K j S S  

Tickets Sold to All Points

In te ru rb an  S tation
124 N. Ottawa Ave.

G oodrich  C ity  Office
127 Pearl St., N. W.

Rea & W itz ig
Produce

Commission Merchants
104-106 West Market St.

Buffalo, N. Y.

Established 1873

United States Food A dm inistration 
License N um ber G-17114

Shipments of live and dressed 
Poultry wanted at all times, and 
shippers will find this a good 
market. Fresh Eggs in good de
mand at market prices.

Fancy creamery butter and 
good dairy selling at full quota
tions. Common selling well.

Send for our weekly price cur
rent or wire for special quota
tions.

Refer you to the People's Bank 
of Buffalo, all Commercial Agen
cies and to hundreds of shippers 
everywhere.

T h e  U n ite d  A g e n c y  S y s t e m  o f  
Im p r o v e d  C red it S e r v ic e

0 M T E D  A fS E M C Y
A C C U R A T E  - R E L IA B L E  

U P -T O -D A T E

CREDIT INFORMATION '
G E N E R A L  R A T I N G  B O O K S

now  read y  con ta in in g  1.750,000 
nam es—fully  ra te d —no b lanks— 
EIGHT POINTS of v ita l c red it 
in fo rm ation  on each  nam e.

Superior Special Reporting Service 
Further deta ils by addressing 

G E N E R A L  O F F IC E S

CHICAGO, - ILLINOIS
Gunther Bldg. - 1018-24 S. Wabash Avenue

Perkins Perfect Salted Peanuts
are sold to those who demand high grade goods.

Order from your jobber today.

P e rk in s  B ro thers, Inc. Bay C ity , M ichigan

Onions, Apples and Potatoes
Car Lots or Less
We Are Headquarters 

Correspondence Solicited

4»

Vinkemulder Company
G R A N D  R A PID S M IC H IG A N

Send us y o u r  o rd e rs

ALL KINDS FIELD SEEDS
will have quick attention.

B oth T elephones 1217 M O S e l e y  B r O t h e T S ,  G ^ ^ Sf . « d  l 5 K
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M ich igan  Retail H a rd w are  Assoc iation. 
P re s id e n t—Jo h n  C. F isch er , A nn  Arbor. 
V ice-P re s id en t—Geo. W . Leedle, M ar

shall.
S e c re ta ry —A rth u r  J .  S co tt, M arine  

C ity.
T re a s u re r—W illiam  M oore, D e tro it.

Necessity of Housing the Dynamo of 
Business.

W ritte n  fo r th e  T rad esm an .
The proprietor of any business is 

the human dynamo wherefrom the 
far-reaching machinery of his store 
and selling organization derives its 
central energy. A dynamo cluttered 
up with debris of all sorts would 
speedily cause trouble. Just so the 
head of the business, to accomplish 
the best results, should have some 
little nook or corner of his own where 
he could have all the details of his 
business right at his finger tips.

Even to-day, in an age of system, 
there are many merchants, and not 
all of them small town chaps, who 
carry their offices right under their 
hats.

“I ’m too busy to bother with a lot 
of system,” exclaimed one hardware 
dealer when the subject was urged 
on his attention; regardless of the 
fact that system is designed to save 
time and facilitate business, and that 
“a lot of system” is not necessary. 
Indeed, a very little system will do.

The great majority of dealers on 
the other hand recognize the need 
of some office facilities. W here they 
fall down—and a good share of them 
don’t fall down—is in the carrying 
out of the idea. They install filing 
cases, catalogue racks, shelves and 
pigeon-holes, but long before these 
can be developed to their fullest de
gree of usefulness, the pigeon-holes 
and shelves are loaded with repair 
parts and “accessories,” the filing cas
es are crammed with catalogues, and 
the racks are left to the ravages of 
dust and solitude.

Such a state of affairs is a very 
pointed reminder that system is not 
a m atter of expensive fixtures, but of 
the spirit in which a man handles his 
business. In this respect, many of 
the old-fashioned dealers who carried 
their offices under their hats were 
more systematic than some of the 
chaps who have a lot of money tied 
up uselessly in fixtures, the helpful 
possibilities of which are never ac
tively developed.

Just how much floor space an im
plement dealer can devote to an of
fice depends largely upon the total 
of floor space available for all pur
poses. and the manner in which it is 
cut up. Floor space is a valuable 
asset to the implement dealer. It 
does for him a large share of the 
work which window space does for

the ordinary merchant. Hence, most 
dealers are reluctant to devote very 
much of it to office purposes. The 
larger the business, and the larger 
the amount of floor space available, 
the more you can set aside for your 
office corner.

W here floor space is cramped, 1 
have known merchants to house their 
offices on an elevated platform, so 
arranged as to secure a fair degree 
of light.

The extent of the fixtures necessary 
depends also upon circumstances. The 
large business will require in some 
instances a very extensive equipment. 
But for the ordinary small-town im
plement dealer, who transacts a good 
share of his business on the road, a 
modest amount of equipment will suf
fice. A good desk with drawers or a 
combination desk-and filing-cabinet 
will be the central item. This may 
with advantage be supplemented with 
a large table. There must be chairs, 
and a couple of desk trays, a shelf 
or device of some kind for filing cata
logues and price lists, and a card in
dex file for the prospect lists. Once 
this equipment is properly working, 
the dealer himself can look after it 
in odd moments.

W here there is much correspond
ence, a typewriter is a useful item of 
office equipment. In most instances 
this will involve the hiring of office 
help, and the addition of a typewriter 
desk to the equipment. W ith the 
typewriter, carbon copies can be tak
en of all correspondence; such copies 
should be filed as they are valuable 
for future reference.

These few items of office equipment 
will be very helpful to the small town 
dealer who is trying to worry along 
with an inadequate office. Far more 
elaborate equipment can be added if 
it is desired, and the equipment sug
gested can be varied according to in
dividual circumstances. Indeed, the 
choice of fixtures is in every instance 
a m atter of individual taste and in
dividual requirements. To the office 
equipment suggested, most dealers 
would add a small safe, the uses of 
which are obvious.

The good, efficient, helpful office is 
not, however, merely a m atter of 
floor space and fixtures. Its efficiency 
and helpfulness depends upon the way 
it is looked after.

A first essential is to have some 
other place with shelves set apart for 
the storage of extra repair parts and 
similar small items of implement 
stock which have a trick of getting 
put away in pigeon-holes and desk 
drawers. The next essential is to put 
other things which have a place in 
the office in their one proper place.

What Shall the 
Answer Be?

America is made up of 100,000,000 units of individual men 
and women. It has been well said that God does not know 
America as America, except as He knows you and me and every 
individual who in the aggregate comprise America.

You are America'to the extent of your individuality. Your 
responsibility in this world crisis is exactly the same as that of 
America as a whole.

America must put forth every ounce of its strength to save 
itself, but America will fail to do this to the extent that any 
single individual fails to do his or her full duty.

Viewed from this angle, are you truly an American or are 
you merely a hanger-on, shouting perhaps with the crowd, but 
doing no real effective service in this, the greatest crisis since 
man’s creation ?

Go deep down into your soul before you make answer to 
yourself, to your country and to your God to these questions:

What am I personally doing to uphold the Government, to 
equip and sustain our soldiers and to lighten their burdens?

What sacrifice am I making to match the sacrifice of the 
soldiers who gave up home and endure untold hardships and 
offer their lives to protect me?

What am I doing to increase the output of the things needed 
for war or to sustain the nation in its stupendous task?

Am I seeking personal gain of higher wages, or shorter 
hours, or larger profits merely for my own individual selfish 
interest?

Am I consecrating every ounce of my strength, every power 
of my being toward arousing the nation, toward quickening 
latent patriotism into a living flame, toward increasing food pro
duction, or lessening food consumption and waste, or toward the 
building of ships, the increased output of steel and iron and coal 
and chemicals and machinery, the expansion and at the same 
time the conservation of transportation facilities by rail, water 
and highway?

Am I adjusting my family expenses by cutting out every 
unnecessary thing that the money thus saved may be dedicated 
to the nation’s use through Liberty Bonds, Red Cross or Y. M. 
C. A. work, or religious activities?

Am I merely a casual looker-on, an unthinking beast, with 
no realization of my individual responsibility to God and man, 
or am I consecrating all that is in me, all my powers of mind 
and body, to this great task, the most momentous to which man
kind has ever been called?

Am I a shirker, a slacker, a physical, mental or a financial 
coward, or am I a man or a woman into whom God has really 
breathed the breath of life in its largest and divinest sense?

Contributed to the cause of the war by

Michigan Hardware Company
Exclusively Wholesale Grand Rapids, Michigan
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I t  is easy to  “pass the buck”—to 
th ru s t the  le tte r you have ju st read 
into the m ost convenient draw er in 
stead  of p u tting  it in the  p roper fold
er of the filing cabinet. An office 
system  is, how ever, of little  use un
less every th ing  has its specified place 
and is kep t there.

In  m any sm all offices the p roprie to r 
has tw o desk trays. O ne contains 
m atters aw aiting  his a tten tion . In to  
the o th er he drops papers, docum ents 
etc. a fte r he has finished w ith them . 
A t the close of each day’s business 
the m aterial in the second tray  is all 
filed away, each paper or article  in 
its p roper place. T he daily “clean up” 
of “ finished” m atte r takes only a few 
m inutes, and for the sm all offices is 
quite as effective as the  m ore la
borious process of filing papers the 
m om ent you are  th rough  w ith them.

T he first tray , devoted to  “unfinish
ed” m atters , should be cleaned out 
as the resu lt of the day’s work. T o 
“do it now ” is good policy in regard  
to  the m inor details of business. The 
task  which is finished on the instan t 
does not rise up again to  haunt you; 
no r do the  papers which have been 
dealt w ith and filed away rem ain to  
c lu tter up your “unfinished” work. 
Now and then  m atte rs  are bound to 
arise th a t require prolonged a tte n 
tion and som e investigation ; but I no
tice th at the  best, m ost efficient and 
m ost successful business men have a 
habit of quick decision th a t keeps 
their desk clean.

N either fear of the incidental ex
pense no r dread  of the incidental 
labor should deter the im plem ent 
dealer—particu larly  the sm all tow n 
dealer, w ho is apt to  neglect these 
th ings—from  properly  system atizing  
the office end of his business. T he 
expense of the few sim ple essentials 
to  s ta rt w ith is sm all, and system  is 
a huge labor saver for the busy man, 
whose every m om ent should be made 
to  count. I t  is best to  begin w ith a 
m odest equipm ent, and to  add fu rth er 
fixtures and devices as their u tility  is 
proven by actual experience.

Above all, the  dealer should re 
m em ber, th a t the office system  p ro 
duces resu lts in p roportion  to  the 
faithfu lness w ith which it is looked 
a fte r and kept up; and th a t the few 
m inutes required  every day to  keep 
th ings in th e ir p roper place will save 
hours at the  very tim e w hen hours 
are  m ost needed. V ic tor L auriston .

Department Stores Endorse One De
livery a Day Plan.

T he one delivery a day plan which 
is now in operation  a t all the big de
p artm en t sto res  in the  city, com 
pliance w ith the request of the Gov
ernm ent, is w orking out to  the com 
plete sa tisfaction  of everyone, accord
ing to  the m anagers of several of the 
largest departm ent sto res in the  city. 
A t one place it w as found th a t the 
one delivery a day plan had been in 
operation  since the m iddle of May, 
the com pany having taken it upon 
itself to  inaugurate  a new delivery 
policy for the  sake of econom y and 
sim plicity of operation . “ I t  has w ork
ed fine,” said a represen tative  of the 
concern in question. “ I t ju st m eans 
educating  the public to  a new idea.

As soon as the  wom en ge t used to  the 
idea th at there  will be no special 
deliveries and th a t goods which they  
buy will be delivered the nex t day 
there  is no trouble .” As to  the m at
te r of com plaints, he said th a t they  
had been noticeably few er in num ber 
since the new system  w as inaugu
rated.

A t the o th er sto res the sam e gen
eral opinion was found to  exist, nam e
ly th a t the  new system  was a good 
th ing  and depended fo r its u ltim ate 
success only upon the  in telligence and 
co-operation  of the public. A t one 
store  w here the system  has been in 
operation only since the beginning 
of the week, the m anager could not 
give any definite inform ation  as to 
how the one delivery a day plan was 
w orking out in his particu lar case. 
So far, he said his firm has experi
enced no trouble w ith the new sys
tem  and from  the rep o rts  w hich he 
had received from  m anagers of o ther 
stores w here the system  had been in 
operation  for a longer period, he said 
he did not expect any trouble  and saw 
no reason w hy it w ouldn’t be a good 
thing. T he w hole situation , he said, 
depended upon the co-operation  of the 
public. “W e can do it all righ t,” he 
declared, “if the public will only 
co-operate w ith us and adap t them 
selves to  the new o rder of th ings.”

A ccording to  the one delivery a day 
plan all special deliveries are abol
ished en tirely  and goods purchased 
one day will be delivered the follow 
ing day. E very  m orn ing  around  8:30 
or 9 o ’clock the delivery trucks are 
sent out from  the sto res on various 
assigned rou tes to  deliver the p u r
chases of the day before. T he sav
ing to  the departm en t s to res will vary 
in different cases, it was pointed out 
by one of the m anagers. T he aboli
tion of special deliveries will effect a 
saving to  all and the saving on the 
regu lar rou tes will depend upon the 
num ber of rou tes form erly  m ain tain 
ed on w hich deliveries w ere m ade 
m ore than  once a day.

W hile they  were enthusiastic  con
cern ing  the one delivery a day plan, 
the m anagers seem ed disinclined to 
give any opinion on the m erits of the 
sto re  delivery plan as outlined  by 
Jam es S. H arlan , a m em ber of the 
In te rs ta te  Com m erce Com m ission, 
and approved by W illiam  G. McAdoo, 
D irector G eneral of R oads. T hey  
preferred  to  w ait until they  saw the 
plan in operation  before passing  ju d g 
m ent upon it was the  general teno r 
of the rem ark  of the departm ent sto re  
m anagers questioned on the  subject. 
One of them  did say th a t he was 
doubtful w hether it was as feasible as 
one delivery a day plan but though t 
th a t the sto res would be able to  adapt 
them selves to  it w ithout any serious 
trouble.—N. Y. Jou rna l of Commerce.

T he A m erican M ercantile Co. has 
been organized to  conduct a gen
eral g rocery  business w ith an au th o r
ized capital stock of $10,000, of which 
am ount $6,200 has been paid in, $400 
in cash and $5,800 in property .

Did you ever notice the size of 
trouble  depends on w hether i t ’s com 
ing or going?

T h e “Little G em ” 
Egg T ester

Write for catalogue and prices.

S. J. Fish Egg Tester Co.
Agents Wanted Jackson. Mich.

AGRICULTURAL LIM E  
BUILDING  LIM E

W rite for Prices
A . B. K nowlson Go.

203-207 Powers’Theatre Bids., Grand Rapids, Mich

A Quality Cigar 
D ornbos Single B inder 

One Way to Havana
Sold by All Jobbers

P ete r D ornbos
Cigar Manufacturer 

16 and 18 Fulton St., W . 
Grand Rapids :: Michigan

S ID N E Y  ELEV AT O RS
Will reduce handling expense and speed 
up work—will make money for you. Easily 
installed. Plans and instructions sent with 
each elevator. Write stating requirements, 
giving kind machine and size platform 
wanted, as well as height. We will quote 
a money saving price.

Sidney E levator M nfg. C o., S idney, O hio

Attention Merchants!
Insure with the Grand 

Rapids Merchants Mutual 
Fire Insurance Co.

We will insure you at 25% less 
that Stock Company rates.

No membership fee charged.
We give you 30 days to pay youi 

premium and do not discriminate.
We are organized to Insure Build

ings, Stocks, etc., any where in the 
State of Michigan.

Since our organization we have 
saved our members Thousands of 
Dollars, and can do, proportionally, 
the same for you.

Home Office, Grand Rapids

Sand Lime Brick
Nothing as Durable 
Nothing aa Fireproof 

Makes Structures Beautiful 
N o  Painting 

N o Coat for Repaira 
Fire Proof 

Weather Proof 
Warm in Winter 
C ool in Summer

Brick is Everlasting

Grande Brick Co., Grand Rapids 
So. Mich. Brick Co., Kalamazoo 
Saginaw Brick Co., Saginaw 
Jackaon-Lansing Brick Co. Rives 

Junction

Signs of the Times
Are

Electric Signs
Progreaaive merchants and manufac

turers now realize the value of Efecfrie 
Advertising.

Wo furnish you with sketches, prices 
and operating cost for the asking.

THE POWER CO.
Bell M 797 Citizens 4261

Foster, Stevens & Co.
Wholesale Hardware

157-159 Monroe Ave. 151 to 161 Louis N. W .

Grand Rapids, Mich.
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JÎHE COMMERCIAL TRAVELÈÌ

G rand  Council of M ich igan  U. C. T .
G rand  C ounselor—-"Wl T . B allam y, B ay  

C ity.
G rand  Ju n io r  C ounselor—C. C. S ta rk 

w ea th e r, D etro it.
G rand  P a 3 t C ounselor—J o h n  A. H ach , 

C oldw ater.
G rand  S e c re ta ry —M. H eum an , Jack so n .
G rand  T re a s u re r—L ou J .  B urch , D e

tro it.
G ran d  C onductor—H . D. R anney , S a g 

inaw .
G rand  P ag e—A. W . S tevenson , M us

kegon.
G rand  S en tine l—H . D . B ullen , L an s in g .
G rand  C hap lain—J. H . B elknap , B ay  

C ity.

“Don’t Leave Town Without an Or
der.”

In those lines of manufacturing and 
distribution where the unit of sale 
is comparatively small, an increase in 
selling expense which is not immedi
ately offset by increased business, 
points to disastrous consequences. 
The margin between expense and 
profit—a sort of No Man’s Land—is 
constantly narrowing and, with ex
tra war taxes on such things as tele
grams, telephones, Pullmans, railway 
fare, etc., the need for intensive sales 
cultivation becomes every day more 
apparent.

Take conditions on the average 
territory. Every sales manager 
knows that one of the stubborn ten
dencies he has to control is the dis
position of certain salesmen to jump 
in zigzaggy fashion about their te r
ritory—not methodically visiting all 
towns and all prospects, but follow
ing wild tips and hunches. If they 
go four days without a dollar’s worth 
of trade, and are blue and fearful of 
a letter from the boss, the most n a t
ural thing imaginable is to jump over 
to some good town and pick up a 
waiting order—which the firm would 
have got by mail anyhow. O r they 
may strike pleasant company and so 
fix their route to accompany a friend 
who travels for another house.

But all such spasmodic work costs 
money—more now than before. Ev
ery time your traveling men take a 
needless trip you must count not 
only the time and energy spent, but 
tack on 8 per cent, to the railroad fare 
and 10 per cent, to the cost of their 
Pullman—and then some. Often the 
men who are most erratic in plan
ning their routes do so with best in
tentions, and it is necessary to con
duct a course of education to train 
them in systematic and intensive trav
eling.

The sales manager for a prominent 
builders’ hardware manufacturer re
cently put the situation up to his staff 
in a bulletin entitled “Jumping Jacks.”

“W hen you were a wee youngster 
you undoubtedly had a jumping jack,” 
the bulletin read, “and later in life 
you have often seen the little con
traptions in operation. You doubtless

have noticed that always when they 
were busy they were very, very busy, 
but no m atter how busy they got, 
nor how long they stayed busy, they 
never got anywhere, for in spite of 
their fuss and hurry they were always, 
when the flurry was over, just where 
they had started, and about all they 
had accomplished was the consuming 
of energy.

“And a Jum ping Salesman is not 
very much different from one of these 
little playthings. He hurriedly 
throws his outfit together, jumps on 
the train and rushes to Jonesville on 
the far side of his territory  because 
he had a hunch that Bill Jones will 
have an order for him. He gets to 
the town, and what luck! He finds 
he will have to spend but an hour 
there if he hurries, and hurry he does, 
with the result that even without 
glancing at Mr. Jones’ stock he gets 
a little order and he is back in time 
to catch the train, notwithstanding 
the fact that had he gone over his 
agent’s stock he would have found 
a dozen shorts that were not included 
by Mr. Jones in the hurry of the 
moment. Also he had to pass up call
ing on two or three property-owners, 
an architect friendly to the line, and 
old Tom Brown, who had been so 
loyal to the house for many years.

“In getting his ticket he strikes 
for Smithville, forty miles down the 
line, passing up three or four non
agency towns on the way because he 
is going to work them later. W hat 
he is after now is orders he is sure 
of. At Smithville the experience is a 
repetition of tha t at Jonesville, and 
so it is the whole year through. He 
keeps busy, fairly working his head 
off, jumping and fluttering from place 
to place, always in his anxiety to get 
to a town where he is sure of an o r
der, passing up until next trip good 
towns and even good prospects in 
those towns he does visit. And the 
next trip is the same old thing over 
and over. During the fall months he 
is going to clean up in the spring, 
and in the spring he is needed some
where else.”

Because expenses are hitting such 
a precipitous up-grade, sales managers 
are taking the opportunity to analyze 
territorial work and scrutinize reports 
more carefully than in pre-war times. 
One who directs a force selling a pop
ular mechanical device formed the 
motto: “Don’t leave town without an 
order,” and has educated his sales 
force to live up to it. He tells them 
they have got to stay in town until 
they get some kind of an order—even 
five dollars. He points out that every 
time they make a new town it costs 
money and appeals to their sense of

pride to secure at least enough busi
ness to offset their traveling expense. 
By presenting this angle of the sit
uation, his men rarely fail to pay as 
they go.

A nother National advertiser lists a 
group of assortm ents graded down to 
$25 w'hich he labels in the salesmen’s 
handbook, “A Last Resort.” The 
men are instructed only to use these 
particular assortm ents after having 
a dead turndown from every m er
chant in town. The assortm ents are 
skilfully planned from the best sellers 
and carry an extra discount. The 
manufacturer makes little money on 
them, but he is willing to sacrifice 
immediate profit for an entering 
wedge, and in cases where no sale 
would otherwise be made. Because 
this plan is so successful it has a 
splendid moral effect upon the sales
men—for there is nothing that so 
quickly takes the pep out of a travel
ing man as getting “skunked.”

There is a certain manufacturer of 
printing inks who is developing the 
small country towns where sales are 
usually small and expense of travel
ing high. To keep before his repre
sentatives the importance of securing 
business in every town he devised a 
combination territorial report and ex
pense sheet so that the cost of work
ing a particular town could immedi
ately be compared with the business 
secured. Another way of checking up 
the thoroughness of sales work is by 
use of the map and tack system by 
which a certain colored tack might 
indicate the calls made without busi
ness secured. At the end of the trip 
a glance at the territorial map would 
show whether the salesman was 
working his towns thoroughly and al
so w hether he possessed the neces
sary qualifications to make him a good 
“closer.” A special prize or some 
form of recognition for the men who 
are doing the best territorial work 
helps to keep the m atter constantly 
before them.

In working towns thoroughly it is 
astonishing how many new prospects 
a salesman will run across. After 
he has been covering the same strip 
of country for three or four years he 
unconsciously forms certain habits, 
and usually only visits those pros
pects with whom he has previously 
become acquainted. Then, as in times 
such as these, where it is necessary 
to practice close cultivation, he will 
often unearth certain classes of busi
ness which he had scornfully passed 
up before as being unprofitable. In 
the end these newer trades may pur
chase more than the old ones.

The war has brought about many 
economies and forms of conservation 
and unquestionably it will tend to 
eliminate much of the tremendous 
waste of traveling. Cleaning up their 
territory as your salesmen go along 
is naturally only one of the oppor
tunities for saving, but it is a big 
one and a subject which should be 
seriously studied by every sales man
ager who is faced with rising costs— 
and I suppose that includes them all. 
—Chas. Kaye in P rin ters’ Ink.

A preacher’s life would be awfully 
tame if it wasn’t for weddings,

H O T E L  H E R K I M E R
G R A N D  R A PID S. M IC H IG A N  

E uropean  Plan. 75c Up 
A ttractive Rates to Perm anent Guests 

Popular Priced Lunch Room 
C O URTESY  SERV ICE V ALUE

CODY HOTEL
G R A N D  R A PID S

p  a  t p q  ( SI without bath 
M 1 15,0 l  SI.50 up w ith bath

C A FE T E R IA  IN  C O N N E C T IO N

O C CID EN TA L H O TEL
FIRE PR O O F 

C E N T R A L L Y  L O C A T E D  
R ates $1.(0 and up 

ED W A R D  R . S W E T T , M gr. 
Muskegon Michigan

THE SHORT LINE BETW EEN  
GRAND RAPIDS A N D

CHICAGO
FARE—$3.00 one w ay

$5.75 round trip 
via

MICHIGAN RAILW AY CO.
(Steel Cars—Double Track)

G raham  & M orton  L ine
(Steel Steamers)

R r s s i t  T r a i «  CONNECTING O U d l  1  I a i n  FOR TH E BOAT
Leaves Grand Rapids Interurban Station 

Rear Pantlind Hotel

EVERY NIGHT AT 7:00 P.M.

•1 *

\  i
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England Abandons Tin Containers.
As a m easure of w ar conservation 

of tin, E ngland  has very generally  
com e to  adopt cardboard  containers, 
and one leading B ritish m anufacturer 
is au th o rity  for the assertion  that 
m ore than  5,000,000 cardboard  con
ta iners are being m anufactured, 
m ostly  in the tw o-pound size, every 
week in th at country . T his change 
has been in p rogress ju st about a 
}/ear and very generally  follows 
A m erican practice w ith Am erican 
m achinery.

Official regu lations proh ib iting  the 
use of tin  plate for various purposes 
have largely  con tribu ted  to  the in
creased use of substitu tes. F o r in
stance, dried foodstuffs and sem i-li
quid foods have not since Septem ber 
last been perm itted  to  be packed in 
tin plate, nor has fruit. T he  use of 
tern e  plate for lining packages for 
the export of tex tile  and o ther goods 
has also been prohibited, and where 
use of tin plate could no t be w holly 
stopped, econom ies w ere a ttem pted  
by insisting  upon the use of larger 
con tainers for packing m eat and can
ning milk. T he size of oil cans was 
doubled, and in India tinned iron 
drum s w ere b rought into use for pe
tro leum  products.

A t the  p resen t tim e tin containers 
are practically  used only for m eat and 
processed foodstuffs. M ost of the 
paper or cardboard  containers em 
ployed have been largely  of the kind 
know n as com posite containers, i. e., 
having tops and bo ttom s of tin, but 
it is expected to  soon perfect the 
m anufacture  of these con tainers so 
as to  be able to  m ake them  all paper 
products.

E fforts have been made to  in tro 
duce substitu tes in the arm y. C ard
board, wood and fiber are now sub
stitu ted  for tin plate in the m anufac
tu re  of such th ings as card-index 
boxes and w orkm en’s checks, while 
earthenw are  bowls are used instead 
of the old puddling bowls. Salt, su
gar and tea, which form erly  were 
packed in so ld iers’ ra tions tins, are 
now  packed in paper bags. Recent 
regu lations of the  M inistry  of M uni
tions have put the civilian trade upon 
a very s tric t ration, so th a t there  will 
only be a bare m inim um  supply of 
essential articles, such as dom estic 
utensils, stoves, m eters and lam ps.

T his saving in tin plate in England 
is influenced m ore by a desire to  save 
steel than  to  save tin. T in  p late 
m anufacture in E ngland  has been cut 
down as m uch as possible because 
steel is being  u tilized to  as g rea t an 
ex ten t as possible in the  m aking of 
ships. T he U nder S ecretary  of W ar, 
Mr. M acPherson, said recen tly  in a 
public address th a t su b stitu ting  card 
board  con tainers would save about 
60,000 tons of steel per annum .

Saccharine Wins in Test Case. 
T he long expected decision of the 

A ppellate Division of the  Suprem e 
C ourt of New Y ork in the  fam ous 
test case as to  the  legality  of sac
charine in food p roducts—tried  on 
its m erits m ore than  tw o years ago 
and since pending decision—has at 
last been handed down and proves 
to  be a com plete v ictory  fo r the  sac
charine  m anufacturers.

It is a unanimous decision in the 
action of the New York Health De
partment, by legal courtesy known 
as The People vs. Excelsior Bottling 
W orks, and declares' that the use 
of saccharine as a sweetener of food 
cannot be prohibited. Defendant was 
convicted in the Court of Special 
Sessions on a charge of selling bot
tled soda water sweetened with sac
charine, the labels stating truthfully 
the amount of saccharine contained 
in the soda water. The facts were 
agreed to and framed.

It was charged th a t such sale con
stitu ted  a violation of the provisions 
of the Sanitary  Code re la ting  to  adul
tera tion , and also of a resolu tion  of 
the Board of H ealth  adopted A ugust 
22, 1911: “T h at food or food prod
ucts contain ing  saccharine be deem ed 
adu lte ra ted  under the San itary  Code.’’

Judge Laughliii, w riting for the 
Court, holds that the use of saccha
rine, if fully and fairly disclosed on 
the label, does not constitute an 
adulteration within the meaning of 
the Sanitary Code, and that the reso
lution of the Board of Health, having 
never been filed with the City Clerk 
as required by law, does not consti

tute a valid amendment of the Sani
tary Code.

But the Court does not stop here. 
It went further, and squarely decided 
that "since saccharine is not injur
ious to health its use may be regu
lated but cannot be prohibited under 
the exercise of the police power.”

The trial of the case attracted 
much attention by reason of the 
heavy batteries of lawyers arrayed 
on the two sides of the contest and 
the eminence of the expert witnesses 
summoned to ascertain whether or 
not saccharine was really injurious. 
The trial occupied several days and 
attracted National attention, the real 
defendants being the saccharine man
ufacturers and various manufacturers 
of food who hoped by this expert 
test in a competent court to upset 
some of the drastic ideas planted in 
the food field by radicals and reform 
ers.

If you don’t believe that men are 
just as curious as women, tie up one 
of your fingers and pour liniment over 
it.

It takes a woman with sound judg
ment to generate silence.

Weekly Penalty List of State Food 
Administration.

Zeeland—A. Lahuis was ordered  to 
pay $25 to  the Red Cross last F ri
day for charging excessive prices on 
flour.

South Haven—F. G. Rapp, engaged 
in flour and feed business here, was 
ordered to close his place for a week 
beginning Thursday and to contrib
ute $25 to the Red Cross for general 
violations of the food regulations.

Breedsville—George H. Hawley, 
p rop rie to r of the Breedsville Roller 
Mills was ordered  to  close for a week 
and pay $25 to  the Red C ross for 
charg ing  excessive prices for food 
products.

D etro it—John  Krzeszkiewicz, a ba
ker at T h irtie th  and Jackson streets, 
is cog ita ting  m ightily  ju st now on 
w hether it pays to live up to  his repu
tation  of being  one of the m ost cour
teous and affable of D e tro it’s Poles. 
Krzeszkiewicz has ju st paid $105 be
cause of an especially cordial hand
shake he gave a suave, in te rested  and 
inquisitive gentlem an w ho called at 
his bakery  Saturday, and also has 
had his place of business closed for 
th irty  days, and he intended to  pay

only $5 in m oney and goodwill. I t 
all happened when R ichard J. Dunn, 
an inspector for the local food ad
m inistration , called on Krzeszkiewicz 
and appraised his stock on hand, dis
covering, m eanwhile, th a t K rzeszkie
wicz had a good deal m ore white 
flour than  allowed by the food ad 
m in istra tion , and th a t he was selling 
it a t re ta il w ithout substitu te . In 
spector Dunn m ade little  com m ent, 
and when he bade adieu to the baker, 
K rzeszkiewicz shook his hand in a 
particu larly  w hole-hearted, hospitable 
way, and urged him to  “come again.” 
And when D unn disengaged his hand 
from  the enthusiastic  Po le’s he found 
a nice, perfectly-good $5 bill crum 
pled therein! T hen Food A dm inis
tra to r  David F. H einem an heard  the 
story, and talked w ith Krzeszkiewicz, 
and it came about th at the $5 bill cost 
the baker ano ther $100 and the  loss 
of his business for a m onth. H eine
m an found Krzeszkiew icz guilty  on 
four charges; having m ore white flour 
than  entitled  to ; selling it w ithout 
substitu te ; selling it a t all, because 
he has only a b aker’s license, and of 
try in g  to  bribe a governm ent official. 
K rzeszkiew icz has been in Am erica

twelve years and has n o t found time 
to  take out even first naturalization  
papers.

Germany Must Suffer for Time and 
Eternity.

Battle Creek, July 16—W hen the 
war ends, I believe there will be 
scarcely a home in this country which 
will not have made sacrifices. Thous
ands and thousands of them will have 
a vacant chair. Millions and millions 
of them will have sons, husband-, 
and sweethearts returning home after 
risking their lives fighting the Ger
mans. Do you believe that these 
people are going to forget it all at 
once and turn right around and by 
purchasing German-made goods help 
the barbarians who have inflicted this 
orgy of murder and killing upon the 
world?

Not on your life. They are going 
to carry the memory of this horrible 
war with them to their graves. Do 
you think for a minute that the mil
lions of returned soldiers are going 
to bury their grievances, and when 
they come home buy products made 
by men who killed their comrades, 
who butchered their nurses, and com
mitted other atrocities too horrible 
to mention, which they have witness
ed with their own eyes? No. sir. 
They will not do it. I, for one. am 
determined to bar German-made 
goods from my store once and for
ever. I want nothing more to do 
with them at all. I do not care 
whether the people want German- 
made goods or not. If I have my 
way, a German-made article will 
never enter this store. W e have a 
few now, and they are going out as 
fast as we can get rid of them. After 
that, never again. We are through. 
If people of German descent want 
stuff made by those barbarians, let 
them go where they can get it. They 
will not get it here.

This opinion is not exceptional. It 
therefore is the part of wisdom for 
merchants to get rid of any merchan
dise with the “Made in Germany ’ 
mark; sacrifice them if necessary, in 
order to keep down criticism, and in 
the future play safe by playing-up 
“Made in America” merchandise. It 
will be a long time before you can 
afford to sell anything coming from 
Germany, and you should not do so 
even if the profit is better. Germany 
should be made to suffer for what 
she has made the rest of the world 
suffer, and her financial losses should 
not be for a day, but for time and 
eternity.

Butter, Eggs, Poultry, Beans and 
Potatoes.

Buffalo, Ju ly  17— C ream ery b u tte r 
extras, 45c; first, 43@44c; com m on. 
40@42c; dairy, com m on to choice, 
34@40c: dairy, poor to  com m on, all 
kinds, 31@33c.

Cheese—No. 1, new, fancy. 24c; 
choice, 23@23J^c; held fancy, 25@ 
26c.

E ggs—Choice, new laid, 43c; hen
nery mixed, 37@38c; hennery white, 
48iq)50c.

P o u ltry  (live)—Old cox, 23(a)25e: 
ducks, 31@33c: fowls, 30@33c; B roil
ers, 40@45c.

Beans—Medium. $12.50 per hun
dred lbs.: Peas, $12.50 per hundred 
lbs.; Red Kidney. $13@14 per hun
dred lbs.: W hite Kidney, $14 per 
hundred lbs.; Marrow. $13 per hun
dred lbs.

P o ta to es—New, $5@6 per bbl.

Paradoxical as it may seem, the 
right end of a check to indorse is the 
left end.

The less a man says the more gues
sing his wife has to da.

Eggs Must Be Candled Before 
Purchasing

Lansing, July 16—Owing to the fact that much 
confusion has arisen in connection with the recent reg
ulation as to candling of eggs, it has been ruled by this 
department that all eggs must be candled when taken 
from the producer. This will prevent the placing of un
marketable eggs upon the market, which is one of the 
objects of the regulations covering this commodity.

This ruling must be strictly observed in all cases.
George A. Prescott,

Federal Food Administrator.
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M ich igan  Board  of Pha rm acy. 
P re s id e n t—L eo n a rd  A. Se ltzer, D e tro it. 
S e c re ta ry —E dw in  T. Boden, B ay  C ity. 
T re a s u re r—G eorge F . Snyder, D e tro it. 
O th e r M em bers—H e rb e r t  H . H offm an, 

S an d u sk y ; C harles  S. K oon, M uskegon.

M ich igan  Pharm aceutica l T ra ve le rs ’ A s 
sociation.

P re s id e n t—W . . E . Collm s, D e tro it. 
S ec re ta ry  an d  T re a s u re r—i W alte r S’. 

L aw ton , G rand  R apids.

M ich igan  State  Pharm aceutica l A s so c ia 
tion.

P res id e n t—J . H . W ebster. D etro it. 
S e c re ta ry —F. J . W h ea to n , Jack so n . 
T re a s u re r—F. B. Doolet, K alam azoo.

Business for Druggists in Furnishing 
Barber Supplies.

In most large cities you will find two 
or three concerns which do a thriving 
business in furnishing barber supplies. 
Sometimes such a concern has an auto
mobile or wagon with a driver tvho 
also acts as salesman. The vehicle
carries a stock of supplies and covers 
the town with the utmost regularity, 
making one route Mjonday, another 
route Tuesday, and so. Some concerns 
cover the town through salesmen, who 
take the orders, and the goods are 
delivered later. Now we all know that 
there are p'enty of barber shops. You 
don’t have to go very far in a city be
fore you strike one. It is a business 
easy to get into, not much capital 
being required, and with any kind of a 
location at all there is a fair amount 
of business in sight for the barber. A 
great deal depends on his personal skill. 
If he is deft and industrious, he can 
drop a shop into a section that seems 
to be well supplied with tonsorial es
tablishments and still get business. A 
good barber is held in high esteem bj 
his customers. More than one mil
lionaire has set a man up in business 
through personal friendship which be
gan in a barber’s chair, and history 
relates that the barber of Louis XI of 
France cut considerable figure in affairs 
of state.

The barber uses up supplies with un
failing and pleasing regularity. He
uses large quantities of soaps, alcohol, 
witch hazel, tonics, toilet water, anti
septics and various compounds pe
culiar to the trade. A busy shop needs 
supplies constantly, and the wagon 
seldom calls without getting a fair
order. This kind of business, calling 
as it does for constant repeat orders, 
is good business to edge into. In tne 
larger cities, of course, the ground is 
pretty well covered by the regular sup
ply houses. Still there are druggists 
who supply bay rum. witch hazel and 
such goods to barbers, and there are 
chances for working up some business 
along these lines. The druggist is 
naturally looked up to as one who 
carries superior goods. This gives him 
valuable prestige and an opportunity to 
reach high-grade shops. Then there are 
barbers who want certain compounds

made up, secret preparations it may be, 
and the druggist is naturally a good 
man to depend upon for work of this 
sort. The barber shop sometimes makes 
a good outlet for soap, especially it 
you have an overstock that you want 
to get rid of.

Now in towns where there are no 
regular supply concerns there should 
be excellent opportunities for druggists 
to work up trade among the barbers. 
It takes rather a large city to maintain 
a regular supply house. But wherever 
there is a barber shop, and we find 
them almost everywhere, it must have 
supplies. The customer who gets shaved 
in a small town get liberally sprinkled 
with bay rum or witch hazel, just as 
would be the case if he were getting 
shaved in a large city. There is a 
steady run on shaving soaps and 
tonics. Who gets this supply business? 
Do the barbers buy abroad or at home? 
Druggists are getting some of this busi
ness, but in most places the chances 
are that they could get a great deal 
more. It stands to reason that you 
can get more business by going after 
it than by waiting for the trade to 
come to you. Many concerns in various 
lines do a good business by means of 
a house to house, or store to store 
canvass. Some of these concerns 
would not get a dollar’s worth of 
business by sitting back and waiting 
for things to come their • way. Per
sistent canvassing is the basis of their 
prosperity and the life of their trade.

Now there are among barbers enter
prising men who keep posted on what 
they need and are quick to order. There 
are others—and the same applies to all 
trades—who are not prompt about or
dering supplies, and who have to get 
along from day to day by means of 
makeshifts or go without goods that 
they actually need. These men will 
usually fall into line readily enough if 
a salesman calls. Some of them, in 
fact, get to depend upon the salesman, 
and if he misses a call or two the stock 
of supplies runs behind. They seem to 
need somebody to keep them up to the 
mark. Their money, of course, is as 
good as that of anyone else’s.

Barbers in large towns are used to 
being “canvassed.” The writer remem
bers hearing a man invited to visit a 
drummer’s sample room for the pur
pose of inspecting an unusually large 
and attractive line of goods. He was 
inclined to resent the invitation, saying 
that he could buy all the goods he 
needed from people who called on him, 
and that it was not necessary for him 
to call on others for the purpose of 
buying goods. The chances are that 
an inspection of this fine line would 
have been useful to him, but he didn’t 
choose to see it that way. The man

who called on him was the man who 
got his order.

The way to get business from barbers 
is to go after it in a systematic man
ner. First figure out what you want 
to sell, then get your list arranged, 
with prices in small and quantity lots. 
Next proceed to map out your field. 
In a large town it might be better to 
start with the barbers in your own 
section. This will facilitate delivery, 
and new territory may be annexed as 
business warrants. In a small place you 
will, of course, take in the whole town. 
In making a preCiminary canvass, 
probably you won’t be able to find any
body quite so valuable as yourself. 
This is a case of a general looking 
over the field before going into action. 
There are many things to be learned. 
After getting a start, however, if you 
have a junior clerk with selling ability, 
he will doubtless be able to cover the 
ground. This sort of business is not 
especially difficult to round up. Per
sistency and systematic canvassing con
stitute the main factors. After you 
get things going you ought to be able 
to use the telephone to advantage. It 
fits in well with this sort of work.

In the cities there is keen competi
tion from the regular supply houses. 
Still, some druggists are getting busi
ness, and there is probably more to be 
had if an effort is made. In the 
smaller towns the field ought to be 
very good. Noel Standi sh.

Don’t Sell Flavoring Extracts for 
Beverages.

It behooves everyone selling flavor
ing extracts to bear in mind that flavor

ing extracts have a proper and a legit
imate purpose—that is, for flavoring 
foods, for flavoring drinks; that is, 
making the dietary pleasant. They are 
not intended for booze purposes. Now, 
we are all under bond; we manufac
turers of perfumes, of medicines and 
flavoring extracts have bonds filed with 
the Government as to what these goods 
shall be used for and we can not ob
tain non-beverage alcohol for the man
ufacture of perfumes, flavoring extracts 
or medicines if that thing is abused. 
There can be no more beverage alcohol 
made.

When you have a merchant on your 
list of customers whose normal de
mand for Jamaica ginger is possibly 
two or three dozen in a month or sixty 
days, and he sends you an order for 
five gross, the supposition is that he is 
going to use it for booze purposes. 
Turn it down. If he puts in an order 
for five or six gross of lemon extract 
(which is a proper thing to use in its 
proper place), a reasonable man will 
believe that it is going to be used for 
improper purposes. Don’t ship it to 
him. I want to say that the house 
which I have the honor to be con
nected with will not fill any order 
where there is the least taint of sus
picion about it, and unless the trade 
co-operate in this direction we are go
ing to find ourselves in very serious 
trouble with the Department at Wash
ington. They are watching as never 
before. In the dry states it was easy 
sometimes to get by with the local 
authorities, but Uncle Sam and the 
Revenue Department can not be beaten.

R. H. Bond.

Many Have Delayed
The Season Has Been 

Backward
Prohibition became effective May 1st.
Demand for soft drinks increases, naturally, 

necessarily and automatically.

We are in a position to serve you now, viz:

Soda Fountains 
Tables Chairs Stools 

Mixers Holders Dishes 
Spoons

Also

Syrups, Fruit Juices,
Chocolate Flavors, Etc.

Write our Mr. Arthur W. Olds for a date.

Hazeltine &  Perkins D rug Co.
G rand R apids, M ichigan
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Moore’s
Mentholated Horehound &  T ar  

Gough Syrup
Dealers should now be placing their orders.

Be on the safe side.
If our representative does not call on you, write us direct.

TH E MOORE COM PANY
TEMPERANCE, MICH.

EXTRACTS, COFFEE, TEA, SPICES, GROCERS' DRUGS, 
NON-FREEZE BLUING AND AMMONIA.

PLACE YOUR ORDER N O W  FOR

Soda Fountain Fruits and Syrups
We Are Distributors of

J. H ungerford  Sm ith  C o .’s F ru its  and  S yrups 
R oyal P urp le  G rape Ju ice  

W elsh  G rape Ju ice  
H ire ’s Syrup  C oco  C ola

We Also Carry a Full Line of Soda Fountain Accessories
W RITE FOR PRICE LISTS

Putnam Factory G rand R apids. M ichigan

DUTCH MASTERS 
CIGARS

Made in a Model Factory
Handled by All Jobbers Sold by All Dealers

Enjoyed by Discriminating Smokers

G. J. JO H N S O N  C IG A R  C O ., M akers 
GRAND RAPIDS

W H O LESA LE DRUÜ PR IC E CU RREN !
Prices quoted are nominal, based on market the day oi issue.

B oric  (P ow d.) . .  18© 25
B oric  (X ta l)  . . . .  18© 25
C arbolic ............. . .  74® 78
C itric  ................. 1 10©1 15
M u ria tic  ............. . 3 Vi® 5
N itric  ................. 10 % ©15
O xalic ................. . .  60© 70
S ulphuric  ........... . 3 Vi© 5
T a r ta r ic  ........... 1 12@1 20

A m m on ia
W ater , 26 deg. ___12© 2U
W ater, 18 deg. ..10% © 18
W ater, 14 deg. . .  9Vi© 17
C arb o n a te  ......... . .  19© 25
Chloride ............. 1 25@1 30

B alsam «
C opaiba .............  1 40©1 66
F ir  (.C anada; . .  1 '¿6(0)1 60
F ir  (O regon; . .  4U<tfi 60
P e ru  ..................  6 25©5 60
l'o lu  .....................  1 751(02 00

B ark s
C assia  (o rd in ary ) 35(d) 10
C assia  (S a ig o n ; 90© 1 00 
d m  (powd. 36c) 30© 35
s a s s a i i a s  (pow . 40c) © 35 
Soap C u t (pow d.)

35c .......................  27© 30

B erries
Cubeb ................. 1 60©1 70
F ish  .........................  30© 35
J u n ip e r  ...................  12© 18
PricKley A sh  . . . .  © 30

E x tra c ts
L icorice .................  60© 66
L icorice  p o w d ...  1 05©1 10

F low ers
A rn ica  .................  1 50©1 75
C ham om ile  (G er.) 70© 80
C iiainoim ie Horn. 1 < ■j o  2 uu

Q u m i
A cacia , 1st ........... 75© 80
A cacia, 2nd ............  66© 76
A cacia, ¡Sorts . . . .  40© 50
A cacia, pow dered  60© 70 
A loes (B arb . P ow ) 30© 40 
A loes (c a p e  Pow .) 30© 35
A loes (boo. Pow . 90) © 85
A safo e tid a .............. ©2 50

P u re  .................  ©2 75
C am phor ........... 1 40© 1 45
G uaiac  ...................  ©1 40
G uaiac, pow dered  ©1 50
Kino .........................  70<sJ) 75
Kino, pow dered  . .75© 80
iviyrrn ...................  © 70
M yrru , pow dered  © 75
O pium  ........... 30 00©30 50
Opium , pow d. 32 50©33 00 
O pium , g ran . 32 5u©33 uo
bneilac  ...................  85© 90
Shellac, B leached  90© 95
T ra g a c a n th  . . . .  3 25©3 50
T ra g a e a n th  pow der 3 00
T u rp en tin e  ........... 15© 20

I n sec tlc id es
A rsen ic  ................... 20© 30
B lue V itriol, bbl. . .  ©11 Vi 
m u e  Vitriol, less  12© 20
B ordeaux  M ix D ry  20© 25
H ellebore, W hite

pow uered ............. 38© 46
Insect P ow der . . . .  40© 6o 
Head, A rsen a le  Po 34© 44
Lame and  S u lphu r

Solution, gal. . .  20© 35
P a n e  o re e u  . . . .  4sva©54Va

Ice C ream
P ip e r ice  C ream  Co., 

K alam azoo
B ulk  V anilla  .....................  95
»..uitv Special F lav o red  1 00
B rick , P la in  ................... 1 20
lirtcjv, T an ey  ............... 1 60

L eaves
B ucliu  ................. 1 85©2 Oo
i.ucliu , pow dr'd  2 uo©2 10
Sage, bu lk  ........... (7©  70
Sage, Vi loose . .  72© 78 
Sage, pow dered  . .  55© 60
Senna, A lex .........1 40©1 50
S enna, T in n ........... 40© 46
Senna, T inn . pow . 50© 66
U va U rsi ............... 45© 50

Oils
A lm onds, B itte r ,

tru e  ...............  18 50© 18 75
A lm onds, B itte r,

a rtif ic ia l ......... 7 0 0 0  7 30
A lm onds, Sw eet,

t ru e  ................. 2 25@2 50
A lm onds, Sw eet,

im ita tio n  ........... 75@1 00
A m ber, c ru d e  . .  3 00@3 25 
A m ber, rec tified  4 00@4 25
Anise ................. 2 00 @2 25
B ergam on t . . . .  8 00 @8 25
C a jep u t ...............  2 00©2 25
C assia  .................  3 50@3 76
C asto r ................. 3 40@3 65
C ed ar L e a f .........1 7 IQ I  00
C itro n e lla  . . . . .  1 00©1 15
Cloves .................  4 6 0 0  4 75
C ocoanu t .............  40© 60
Cod L i v e r ........... 5 60©5 76
C otton  Seed . . . .  2 05@2 20 
C roton  ................. 2 00@2 25

C ubebs .................  9 25 ©9
E ig ero n  ................  3 25@3
e u c a ly p tu s  . . . .  1 25©1 1 
H em lock, p u re  2 00©2 i 
J u n ip e r  B errie s  17 5o©17 ’ 
J u n ip e r  W ood . .  2 75©3 I 
L ard , e x tra  . . . .  2 10© 2 i 
L ard , No. 1 . . . .  1 80©2 
L a v e n d e r F low . 7 00© 7 
L avender, G a r 'n  1 25©1 1
L em on ................... 2 00©2 1
Linseed, boiled, bbl. ©1 ! 
L inseed, bid less  2 03© 2 i 
L inseed, raw , bbl. ©1 ! 
L inseed  raw  less  2 02@2 I 
M u sta rd , tru e , oz. 0 3  i 
M ustard , a r t l t l l  oz. ©2 1
N ea ts fo o t ............  1 80©1 :
Olive, p u re  . .  10 00© 10 
Olive, M alaga,

yellow  ............... 5 35@5 I
Olive, M alaga,

g reen  ................. 5 35©5 I
O range, S w eet . .  3 25©3 i 
O riganum , p u re  ©2 I 
O riganum , com ’l © 
P en n y ro y a l . . . .  2 50©2 ' 
P ep p e rm in t . . . .  4 75©5 ( 
Hose, p u re  . .  30 00©32 
R osem ary  F low s 1 60© 1 
Sandalw ood, B.

1........................ 17 60@17
S a ssa fra s , tru e  3 00@3 
S a ssa fra s , a r tif i’l 75@1
S p e a rm in t ........... 4 7j ©6
Sperm  ................... 2 85@3
T ansy  ......................4 25© 4
T ar, b’S P  ...............  45©
T u rp en tin e , bbls. @ 
T u rp en tin e , le ss  80© 
W in te rg reen , t r .  5 50© 6 
W ln te rg reen , sw ee t

b irch  ................. 4 00©4
W ln te rg reen  a r t  1 26© 1
W orm seed  . . .  13 50@13 
W orm w ood . . . .  6 00©6

Potassium  
B icarb o n ate  . . . .  1
B ich ro m a te  ...........
B rom ide .............  1
C arb o n ate  ...........  1
C h lo ra te , g ra n 'r  
C h lo ra te , x ta i  o r

pow d........................
C yam ue ...................
Iodide .................  4
P e rm a n a g a n a te  5 
P ru ss ia te , yellow 
P ru ss ia te ,  re d  . .  3 
S u lp n a te  ...................

C apsicum  .............
C ardam on  ...........
C ardam on, Comp.
C atechu  ...............
C inchona  .............
C olchicum  ...........
C ubebs .................
D ig ita lis  ...............
G en tian  .................
G inger ...................
G uaiac  ...................
G uaiac, A m m on.
Iodine ...................
Iodine, Colorless
Iron , clo..................
K ino .......................
M yrrh  .....................
N ux  V om ica . . . .
O pium  ...................
Opium , C am ph. 
O pium , D eodors 'd  
R h u b arb  ...............

P a in ts
L ead , red  d ry  . . . .  
L ead , w h ite  d ry  
L ead, w h ite  oil 
o c h re , yellow  bbL 
O chre, yellow  less
P u tty  .....................
Red V en et’n  bbl. 
R ed V en et’n  less 
V erm illion, A m er.
W hiting , bbl...........
W h itin g  ...............
L. H . P. P repd . 5

90© 2 0U 
60© 70 
80© 2 10 
8a© 2 UU 
65© 70

60© 65 
70© 9u 
59©4 66 
5U©5 6U 

©1 75 
75©4 00 

© 90

R es ts
A lk an et ............. 3 25 ©3 5u
Blood, pow dered  3Uiu> 3a
C alam us ............... 5U©3 6U
haiecatuyitue, pWU. tun# 2U 
G en tian , powd. 27© 35
l in g e r ,  A frican ,

p o w d e r e u ........... 25© 3U
Ginger, J a m a ic a  . .30© 35 
G inger, J am a ica ,

puw dereu  ........... 22© SO
G oldenseal, pow. 8 50©9 00 
ip ecac , p o w d ...  4 UU©4 25
L icorice  ................. 48© 50
i_acorice, powd. . .  4a© oO 
o r r is ,  pow dered  40© 45
Poke, pow dered  20© 25
R h u b arb  ...............  76©1 25
R n u u arb , powd. 1 UU©1 50 
R osinw eed, powd. 25© 20 
S a rsap arilla , H ond.

g ro u n d  ...............  75© 80
S a rsa p a r illa  M exican,

g ro u n d  ...............1 00© 1 1U
Squills ...................  36© 40
Squills, pow dered  46© 66 
T u m eric , pow d. 25© 30
V alerian , pow d. . .  ©1 00

Seeds
A nise .......................  62© 46
A nise, pow dered  47© 60
B ird . I s  ......................13© 19
C an a ry  ...................  20© 25
C araw ay  ............. 75© 80
C ardam on ......... 1 80 ©2 00
C elery  (Pow d. 65) 55© 60
C oriander ............. 36© 45
m il ...........................  30© So
F en n e ll ............... 1 00 @1 20
F la x  ...................  10 %© 15
F la x , g round  . .  10%® 15
F o en u g reek  pow. 22© 30
H em p .......................  9© 15
L obelia  ...................  40© 50
M u sta rd , yellow  . .  38© 45
M ustard , b lack  . .  25© 30 
M u sta rd , pow d. . .  35© 40
Poppy .....................  © 1 00
Q uince ............... 1 40©1 60
R ape .......................  16© 20
S ab ad illa  .............  ©  88
Sabadllla , powd. 86© 46
Sunflow er ........... 8%@ 13
W orm  A m erican  . .  © 3 6
W o rm  L ev a n t . .  1 20® 1 25

T in c tu re s
A oonite .................  ©1 66
A loes .....................  ©1 36
A rn ica  ......... ......... ©3 16
A safo e tid a  ...........  ©4 40
B ellad o n n a  . . . .  ©3 66
B enzoin ...............  ©3 60
B enzoin Com po’d  ©6 10
B uohu ...................  ©3 40
C an th a rad le s  . . .  ©3 90

©3 15 
©3 111 
©1 60 
© 1 60 
©2 35 
©2 40 
©2 25 
©1 90 
©1 60 
@2 00 
©1 90 
© 1  80 
©1 50 
©1 76 
©1 6U ©1 66 
©2 60 
0 1  76 
ty/H UU 
©1 35 
©9 50 
©1 65

13% @14 
13%®14 
13%®14 

W 1% 
2 © 5
3V4© 6
l£ ©  6I© 6
26© SO 

. .  ©  3
3V4© 0
! 90© 3 10

M iscellaneous
A cetan a lid  ..........  1 10© 1 20
A lum  .......................  12© 15
Alum, pow dered  a n d

g ro u n d  .................  14© n
B ism uth , S u b n i

t r a te  .................  4 00®4 10
B orax  x ta l  o r

pow dered  ........... so©  16
C an th a rad es  po  2 00© 6 50
Calom el ............... 2 69@2 75
C apsicum  .............  25© 40
C arm ine  ................  6 60©7 00
C ass ia  B uds .........  ©  40
C lo v e s .....................  77© 86
C halk  P re p a re d  . .  12© 15 
C halk  P re c ip ita te d  12© 15
C hloroform  ..........  90© 97
C hlora l H y d ra te  2 3 2 0 2  42
C ocaine ........... 14 30@14 85
Cocoa B u tte r  . . . .  50© 60 
C orks, lis t, le ss  40%
C opperas, bbls........... © 3
C opperas, less  . .  3% ©  8
C opperas, powd. . .  4© 10
C orrosive Sublin. 2 35©2 40 
C ream  T a r ta r  . . . .  84© 90
C u ttleb o n e  ............... 76© 80
D e x trin e  .................  10© 16
D over’s  P o w d e r 6 76©6 60 
E m ery , A ll N os. 10© 15 
E m ery , P ow dered  8© 10
E psom  S alts , bbls. @ 4
E psom  S a its , le ss  6© 0
E rg o t ..................... 1 2601  60
E rgo t, pow dered  2 7 6 0 6  00 
F lak e  W h ite  . . . .  16© SO 
F orm eldehyde, lb. 19© 25
G elatine  ................  1 7601 90
G lassw are, fu ll cs. 68% 
G lassw are, le ss  60%
G lauber S a lts , bbl. © 2% 
G lauber S a lts , less  3%© 7
Glue, B row n ......... 26© 85
Glue, B row n Grd. 26© 36
Glue. W h ite  ____  80© 36
Glue. W h ite  Grd. 30© 36
G lycerine ................. 75© 92
H ops .......................... 60© 76
Iod ine ................... 6 6 0 0 6  90
Iodoform  ..............  6 59©6 74
L ead , A c e ta te  . . .  25® 30 
L ycopdium  . . . .  2 25@2 50
M ace .......................  85© 90
M ace, pow dered  95®1 00
M enthol ................. 4 50®4 75
M orphine . . . .  15 45@16 00
N u x  V om ica ......... © 30
N ux V om ica, pow. 28© 35 
P e p p e r b lack  pow. 35© 40
P ep p er, w h ite  ......... @ 50
P itch , B u rg u n d y  @ 15
Q u ass ia  ...................  12© 15
Q uin ine ................. 1 28@1 72
R ochelle S a lts  . . .  57© 62
S acch arin e , oz...........@2 10
S a lt P e t e r ................. 36© 45
S eid litz  M ix tu re  ..48©  55
Soap, g reen  ........... 20@ 30
Soap m o tt c as tile  22 %@ 25
Soap, w h ite  c as tile

case  .......................  ©29 00
Soap, w h ite  c a s tile  

less, p e r  b a r  . . . .  @3 00
S oda A sh  ...........  4%@ 10
Soda B ica rb o n a te  S% © 7
Soda, S a l ......................3© 6
S p ir its  C am p h o r . .  @1 26
S u lphur, ro ll . . . .  4%@ 10 
Su lphur, SubL 51-10©  10
T a m a rin d s  ...........  15® 20
T a r t a r  E m e tic  . . . .  &  90
T u rp en tin e . V en. 50@4 75 
V anilla  E x . pu re  1 50@2 00 
W itch  H aze l . . . .  1 26©1 76 
Z inc  S u lp h a te  . . .  10© 16



GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six hours of mailing, 

and are intended to be correct at time of going to press. Prices, however, are 
liable to change at any time, and country merchants will have their orders filled 
at market prices at date of purchase.

ADVANCED DECLINED
B lu in g
Sard ine s
Cheese
M olasses

AMM ONIA 
A rc tic  B rand

12 oz. 16c, 2 doz. box 2 70 
1« oz. 25c, 1 doz. box 1 75 
32 oz., 40c, 1 doz. box 2 85

A X LE G R E A 8E  
D iam ond, 1 lb., 4 dz., dz . 55 
M ica, 1 lb., 4 dz., dz. 1 10 
M ica, 3 lb., 2 dz. dz. 2 75 
M ica, 25 lb. p a i l ...........1 40

B A K E D  B EA N S
No. 1, p e r  doz..................1 35
No. 2, p e r  doz..................2 25
No. 3, p e r  doz. ............. 3 60

BA TH  BRICK  
E n g lish  ...........................  95

BLU IN G
J e n n in g s ’

C ondensed P e a r l  B lu ing  
Sm all. 3 doz. box . . . .  2 55 
L a rg e , 2 doz. box _____ 2 90

B R E A K F A S T  FOODS 
B ear Food, P e tt l jo h n s  2 85 
C racked  W h ea t, 24-2 4 60 
C ream  of W h e a t . . . .  7 50 
Q u ak er P uffed  R ice . .  4 35 
Q u ak er P uffed  W h e a t 4 35 
Q u ak er B rk fs t B iscu it 1 90 
Q u ak er C orn F la k e s  . .  2 90 
W ash in g to n  C risp s  . .  3 40
W h e a te n a .......................  5 40
G rape  N u ts  ...................  2 85
S u g a r C orn F la k e s  . .  3 25
H olland  R u sk  .............  4 10
K rin k le  C orn  F la k e s  2 80 
M ap l-F lake , W hole

W h ea t .......................  4 05
M inn. W h e a t Food  . .  6 50 
R a ls to n  W h e a t Food

L a rg e , 18s .................  2 90
R alsto n  W h t Food  18s 1 95 
R o ss 's  W hole  W h e a t

B iscu it .........................
Saxon  W h e a t Food  . .  4 60 
S h red  W h e a t B iscu it 4 25
T risc u it,  18 ...................  2 25
P illsb u ry ’s  B es t C er’l 2 50 
P o s t T o as tie s , T -2  . .  4 10 
P o s t  T o as tie s , T -3 . .  4 10 
P o s t T a v e rn  P o rrid g e  2 80

BROOM S
F a n c y  P a rlo r , 25 lb. . .  9 60 
P a rlo r , 6 S tr in g , 25 lb. 8 75 
S ta n d a rd  P a rlo r , 23 lb. 8 50
Com m on, 28 lb ..................8 00
Special. 23 lb ................ 7 75
W arehouse , 23 lb. . .  10 50

B R U S H E S
S crub

Solid B ack , 8 in ...........1 00
Solid B ack , 11 in .......... 1 25
P o in ted  E n d s  ...............  1 00

S tove
No. 3 .................................. 1 00
No. 2 ...............................  1 60
No. 1 ................................ 2 00

Shoe
No. 1 ..............................  1 00
No. 2 ..............................  1 30
No. 3 ..............................  1 70
No. 4 ..............................  1 90

B U T T E R  COLOR 
D andelion , 25c size  . .  2 00

C A N D L E S
P araffine, 6s ..............  14%
Paraffine, 12s .............. 15%
W ick lng   .................. ..  65

C A N N E D  GOODS
Apple*

8 lb. S ta n d a rd s  . .  9 1  60
No. 10 .................... @4 76

B lack b erries
2 lb .................................. @2 25
S ta n d a rd  No. 10 . .  @9 50

B ean*
B ak ed  .................  1 25@2 25
R ed  K i d n e y ___ 1 25 #  1 35
S tr in g  ................   1 50#2  00
W ax  .................  . 1 60@2 00

B lueberries
S ta n d a rd  ...................  ffll 75
No. 10 ......................... @8 50

Clam s
L ittle  N eck, 1 lb ...........1 60

Clam Bouillon
Burnham 's % p t...........2 26
Burnham ’s  p ts ..................3 76
Burnham 's q ts .................. 7 50

C om
Fair .............................
Good ...............................  1 85
Fancy

French Peas  
M onbadon (N atural)

per doe. ................
Gooseberries

No. 2, Fair ............. ..
No. 2, F a n c y ...................

Hominy
Standard .......................  1 25

Lobster
% lb................................... 1 90
% lb.................................... 3 10
P icn ic  F la t ...................  3 75

Mackerel
Mustard, 1 lb..................... 1 80
Mustard, 2 lb..................... 2 80
Soused, 1% lb....................1 60
Soused, 2 lb........................2 75
Tom ato, 1 lb ......................1 50
Tom ato, 2 lb......................2 80

M ushrooms
B uttons, %s ...............  @30
B uttons, Is  ...................  @50
H otels, Is  .....................  @44

Oysters
Cove, 1 lb........................@1 20
Cove, 2 lb...................  @1 80

Plum s
Plum s ...................  1 50 @2 00

P ears In Syrup  
N o. 3 can per dz. 2 50@3 00 

P sa s
M arrowfat ........... 1 35 @1 55
Early June ......... 1 60@1 70
Early June siftd  1 70@1 85

P eachss
P ie .........................  1 60@1 76
No. 10 size  can pie @4 25

Pineapple
Grated ................... 1 75@2 10
Sliced ..................... 1 45@2 60

Pumpkin
Fair .................................  1 80
Good ...............................  1 40
Fancy .............................  1 50
No. 1 0 ...............................  4 00

Raspberries
No. 2, B lack Syrup . .  2 40
No. 10. B lack ........... 10 50
No. 2. Red P reserved 8 00 
No. 10. Red, W ater . .  10 60 

Salm on
W arrens, 1 lb. T all . .  2 86 
W arren’s# 1 lb. F la t . .  8 48
Red A laska ...................  2 85
Med. Red A laska . . . .  2 60
Pink A laska .................  2 20

Sardlnss
D om estic, %s ...............  8 50
D om estic, % M ustard 6 50 
D om estic, % M ustard 6 25
Norwegian, % a .........15018
Portuguese, %s . . . .  20085  

Sauer Kraut
No. 3, cans ...................  1 65
No. 10, cane ...................

Shrim ps
Dunbar, Is  doz...............1 60
Dunbar, l% s doz...........2 80

Sueeetash  
F air ............. ..
Good .................................. 1 8 0
F an cy ............................

Straw berries
Standard .......................  2 60
Fancy .............................  2 90

T om atoes
No. 1% ............................ 1 40
No. 2 ................................ 1 75
No. 10 ...............................  8 00

Tuna
Gass

%s, 4 doz. in case . . . .  4 50 
%s, 4 doz. in case  . . . .  7 50 
Is, 4 doz .in case . . . . 1 0  00 

CA TSU P
Van Camp’s, % pin ts 1 90 
Van Camp's p in ts . . . .  2 85

C H E E8B
Dom estic, % Mustard 6 50
P eerless ............... #26%
Brick .....................  #26%
Leiden ................. @
Lim burger ........... @26
Pineapple .............  @
Edam  ...................  6
Sap Sago ............. @
Sw iss. D om estic 0

C H E W IN G  GUM 
A dam s B lack  J a c k  . . . .  70
A dam s S ap p o ta  ...............  75
B eem an ’s  P ep s in  ...........  70
B eech n u t ...........................  70
D oub lem in t .......................  70
F la g  S p ruce  .....................  65
H ersh ey  G um  ...................  55
Ju icy  F r u i t  .......................  70
S te rlin g  G um  P e p ........... 70
S p ea rm in t, W rig leys  . .  70 
S p ea rm in t, 6 box Ja rs  4 00
Y u ca tan  .............................  70
Zeno ...................................... 70
O. K . G um  .........................  75

c h o c o l a t e
W alte r  B ak e r Sc Co.

G e rm a n 's  S w eet .............  24
P rem iu m  ...........................  36
C araca s  .............................. 28

W alte r M. Low ney Co.
P rem iu m , %s ...................  86
P rem ium , % s .................  86

CIGARS
P e te r  D orn  bos B ra n d s  

5c D ornbos Sin. B dr. 40 00 
6c D ornbos P e rfec to  4u 00
6c V an  D am  ............... 42 50
Jo h n so n  C ig a r Co. B ran d s  
D u tch  M as te rs  C lub 75 uo 
D u tch  M as te rs  B anq  75 00 
D u tch  M as te rs  in v . 75 Oo 
D u tch  M as te rs  P an . 72 00 
D u tch  M as te r  G rande  72 00 
D u tch  M as te rs  Lond. 72 00
E l P o r ta n a  ...................  42 50
Gee J a y  .......................  42 50
D u tch  M as te rs  S ix  . .  42 50 
D u tch  M as te rs  H an d

M ade .........................  42 50
D u tch  M as te rs  B aby

G ran d  .........................  42 50
L itt le  D u tch  M as te rs  42 50
S. C. W .......................... 42 60
D utch  M as te rs

Seconds ...................  37 50
W orden G rocer Co. B ran d s  
B oston  S tr a ig h t . . . .  40 00 
T ra n s  M ich igan  . . . .  42 00
C. P . L . ........................ 43 00
C o u rt R oyal ............... 43 00
H e m m e te r’s  C h am 

pion  ................................42 50
Iroquois  ............... . . . . . 4 2  50
L a  A zora  A g re e m en t 42 00 
L a  A zora  B ism arck  70 00
W haleback  .................  42 50
W orden ’s  H a n d  M ade 36 00
B. L ................................  40 00
W oodhouse & Co. B ran d s
T ox ................................ 37 60
M iss D e tro it .............  43 00
Special d ea l in  q u a n titie s .

C L O T H E S  L IN E
P e r  doz.

No. 40 T w isted  C o tton  1 80 
No. 50 T w is ted  C o tto n  2 25 
No. 60 T w isted  C otton  2 90 
No. 80 T w is ted  C o tto n  3 00 
No. 50 B ra ided  C o tton  2 25 
No. 60 B ra id ed  C otton  2 60 
No. 80 B ra ided  C o tton  3 10 
No. 50 S ash  C ord . . . .  3 25
No. 60 S ash  C o r d ___ 2 75
No. 60 J u te  ...................  1 50
No. 72 J u te  ...................  1 75
No. 60 S isa l .................  1 75

G alvanized  W ire  
No. 20, e ac h  100ft. long  1 90 
No. 19, e ach  100ft. long  2 10 
No. 20, e ach  lOOfL long  1 00 
No. 19, e ach  100ft. long  2 10

COCOA
B ak e r 's  ................................ 39
B u n te , 10c size  ...............  88
B un te , % lb .....................2 2ft
B u n te , 1 lb .......................4 0 •
C leveland ...........................  41
Colonial, % s .....................  35
Colonial, % s .....................  33
E p p s ...................................... 42
H e rsh e y 's  % s ...................  32
H e rsh e y ’s  %s ...................  30
H u y le r ............. : ..................  36
L ow ney, % s ..........................38
L ow ney, % s ..........................37
L ow ney, % s .....................  37
L ow ney. 5 lb. c an s  . . . .  37
V an H ou ten , % s ...........  12
V an  H o u ten , % s ...........  18
V an H o u ten , % s ...............36
V an H ou ten , I s  .............  65
W a n -E ta  ...........................  36
W ebb .................................... 33
W ilbu r. %e .......................  83
W ilbu r, %e .......................  22

COCOANUT 
D u n h am ’s  p e r lb

% s. 5 lb. c a s e ..................... 32
% s, 6 lb. c ase  ............... 81
%s, 15 lb. case  ............... 81
%a, 16 lb. case  ...............  30
Is ,  16 lb. case  ................. 29
% e 4k % s. 15 lb. case  . .  3**
6 a n d  10c p a lls  ........  <25
B ulk , p a lls  ................... 24%
B ulk, b a rre ls  ............... 25
B ak e r’s  B razil Shredded 
70 7c pkgs., pe r case  4 26 
36 14c pkgs.. p e r case  4 20 
16 14c and  33 7c pkgs..

p e r  case  ....................  4 Oft
B ak e rs  C anned, doz. 1 20

C O F F E E S  ROASTED 
Rio

C om m on ........................... 19
F a ir  .................................  19%
Choice ............................... 20
F an cy  ...............................  21
P e a b e rry  .........................  23

S an to s
C om m on .........................  20
F a ir  .................................  20%
Choice ...............................  21
F a n c y  ...............................  23
P e a b e rry  ........................... 23

M aracaibo
F a i r  ...................................  24
Choice ...............................  25

M exican
Choice ...............................  25
F a n c y  ................................. 26

G u a tem ala
F a i r  ...................................  25
F an cy  ...............................  28

J a v a
P r iv a te  G row th  . . . .  26@30
M andling  ...................  31@35
A ukola  .......................  30@32

M ocha
S h o r t B ean  ...............  25@27
L ong  B ean  ...............  24@25
H . L . O. G......................26@28

B ogota
F a i r  ...................................  24
F a n c y  ...............................  26
E x ch an g e  M ark et, S teady  
S p o t M ark e t, S tro n g

P ack ag e  Coffee
N ew  Y ork  B as is

A rbuckle .......................  21 00
M cL aughlin ’s  X X X X  

M cL augh lin ’s  X X X X  
pack ag e  coffee is  sold to  
re ta ile rs  only. M ail a ll o r 
d e rs  d ire c t to  W . F . M c
L au g h lin  & Co., Chicago.

E x tra c ts
H olland , % g ro ss  bxs. 1 30
Felix , % g ro ss  ..............  1 15
H u m m el's  foil, % gro . 85 
H u m m el’3 tin , % gro . 1 43

C O N D E N SED  M ILK
C arn a tio n , T a ll ........... 5 50
C arn a tio n , B aby  . . . .  5 00
H ebe, T a ll ...................  6 uo
H ebe, B ab y  ...................  4 90
P e t, T a ll .......................  5 50
P e t, B aby  .....................  3 60
V an C am p, T a ll . . . .  5 50 
V an C am p, B aby  . . . .  3 45

CO N FEC TIO N E RY  
S tick  C andy  P a lls

H orehound  ................... 22
S ta n d a rd  ....................... 22

C ases
Ju m b o  .............................  23
B ig S tick  ..................... 23

M ixed C andy
P a ils

B roken  ...........................  22
C u t L o af .....................  23
F ren c h  C ream  ........... 25
G rocers .........................  18
K in d e rg a rte n  ............. 25
L ead er ...........................  22
N ovelty  .........................  23
1‘rem io  C ream s ......... 31
R oyal .............................  21
Special ...........................  21
X  L  O ...........................  21

S pecia lties
Pail3

A u to  K isses  (b a sk e ts ) 25 
B onnie B u tte r  B ite s . .  27 
B u tte r  C ream  C orn  . .  28 
C aram el Bon B ons . .  25 
C aram el C ro q u e tte s  . .  25 
C ocoanut W affles  . . . .  24
Coffy Toffy ................... 25
N a tio n a l M in ts  7 lb tin  28
Fudge, W aln u t ........... 26
F udge , (Choc. P e a n u t 25 
F udge , W h ite  C en te r  25 
H oneysuck le  C andy  . .  25
Iced M aroons ............... 25
Iced O range  Je llie s  . .  22 
I ta lia n  Bon B ons . . . .  24 
AA L icorice  D rops

5 lb. box ........... 2 25
I>ozenges, P e p ...............  27
L ozenges, P in k  ........... 27
M anchus .......................  23
M olasses K isses, 10

lb. box .........................  25
N u t B u tte r  P uffs  . . . .  25 
S ta r  P a tt ie s ,  A sst. . .  29

C hocolates P a ils
A ssorted  C hoc.................  27
A m azon C a r a m e ls ----- 29
C ham pion ......................... 26
Choc. Chips, E u re k a  26 
K londike C hoco lates 32
N abobs .............................  32
N ibble S ticks, box . .2  00
N u t W afers  ................... 32
Ocoro Choc. C aram els  31
P e a n u t C lu ste rs  ............  35
Q u in te tte  ......................... 27
R eg ina  ............................... 25
S ta r  C hocolates ..........  27

Pop Corn Goods 
C ra ck e r-Ja c k  P rize  . .  5 60 
C heckers P rize  ........... 5 60

Cough D rops
B oxes

P u tn a m  M enthol . . . .  1 40 
S m ith  B ros ................. 1 35

COOKING COM POUNDS 
Crlsco

36 1 lb. c an s  ...............  10 25
24 1% lb. c an s  ........... 10 25
6 6 lb. c an s  .................  10 25
4 9 lb. c an s  .................  10 25

M azola
5% oz. b o ttle s , 2 doz. 2 60 
P in ts , tin , 2 doz. . .  7 60 
Q u arts , tin , 1 doz. . .  7 0'' 
% gal. tin s , 1 doz. . .  13 25 
Gal. tin s . % doz.......... 12 80
5 Gal. tin s , 1-6 doz. 18 60

N U TS—W hole
lbs.

A lm onds, T a rrag o n a  21 
A lm onds, C alifo rn ia  

so ft shell D rak e  . .
B razils  .............................  18
F ilb e r ts  ...........................  20
Cal. No. 1. S. S ...........24
W aln u ts , N ap les  .........
W aln u ts , G renoble . . .2 2  
T ab le  n u ts , fan cy  . . . .1 6 %
P ecans , L a rg e  .............  17
P ecan s , E x . L a rg e  . .  20

Shelled
No. 1 S p an ish  Shelled 

P e a n u ts  . . . . . .  16 @16%
Ex. Lg. Va. Shelled

P e a n u ts  ........... 16%@17
P e c an  H a lv es  ...........  @90
W aln u t H a lv es  . . . .  @70
F ilb e r t M ea ts  ...........  @42
A lm onds ...................  @60
Jo rd a n  A lm onds . . . .

P e a n u ts  
F an cy  H  P  S uns

R aw  .....................  18@18%
R oasted  ............. 20#20%

H  P  Ju m b o
R aw  .................  19% @26
R oasted  ........... 21% @36

Span ish  Shelled,
No. 1 ......................18@1S%

CREAM  TA R TA R
B arre ls  o r  D r u m s ...........70
B oxes ...............................

D R IE D  F R U IT S  
Apple*

E vap’d F a n c y  b lk . 

Apricots

J u ly  17,, 1918

Macaroni.
D om estic. 10 ). box . . 1 30
Im ported , 25 ib. box
S k in n e r’s  24s, case i  87%

Pearl Barley
C h e s t e r ........................... . 7 25

P eas
G reen, W isconsin , lb. 11
S*l»lit. lb ............................. . 10%

Sago
E a s t  In a la  ................... . .  15
G erm an, sack s  ............ . .  15
G erm an , b ro k en  pkg.

Tapioca
F lake, 100 lb. sac k s . . . 1 5
P ea rl, 100 lb. sack s  .. . .  16
M inute, 10c, 3 doz. . . . . 3 65

F IS H IN G  T A C K L E  
C otton  L ines

No. 2, 15 fe e t .......................10
No, 3, 15 fe e t .......................11
No. 4, 15 fe e t .......................12
No. 5. 15 fe e t  ...................... 14
No. 6, 15 fe e t  .......................15

L inen  L ines
Sm all, p e r  100 fe e t  . . . .  50 
M edium , p e r  100 fe e t . .  55 
L arg e , p e r  100 fe e t  . . . .  65

F lo a ts
No. 1%, p e r  dozen  ........  13
No. 2, p e r  dozen  . 15
No. 3, p e r  d o z e n .......  2u

H ooks— K irby
Size 1-12, p e r  100 ............ 8
Size 1-0, p e r  100 ............ 9
Size 2-0, p e r  100 .............. 10
Size 3-0, p e r  100 .............. 11
Size 4-0, p e r  100 .............. 14
Size 5-0, p e r  100 .............. 15

S in k e rs
No. l ,  p e r  g ro ss  . 60
No. 2, p e r g ro ss  .60
No 3. per g ro ss  .65
No. 4, per g ro ss  .76
No. 6, p e r g ro ss  . 80
No. 6, p e r g ro ss  .90
No. 7, p e r g r o s s .... 1 25
No. 8, p e r g ro ss  .. 1-65
No. 9, p e r  g ro ss  .. 2 40

FLA VO RIN G  EX T RA C TS 
Jen n in g s  D C B rand  

P u re  V an ila  
T e rp en e less  
P u re  L em on

P e r  Doz.

Citron

Currants

M uirs—ChofceC,h*5 lb. . .  12 
M uirs—F an cy , 25 lb. . .  13 
F an cy , P ee led , 25 lb. . .  16

Peel
Lem on, -A m erican  . . . . .  27 
O range, A m erican  ......... 28

R aisins
C luster, 20 c a r to n s  . . .  
Loose M usca tels, 4 Cr. 
Loose M usca tels, 3 Cr. 9% 
L. M. Seeded lib . 10% @11

California Prunes  
90-160 25 lb. boxes ..@ 08%  
80- 90 25 lb. boxe3 ..@ 09%  
70- 80 25 lb. boxes ..@ 10%  
60- 70 25 lb. boxes ..@ 11 
60- 60 25. lb. boxes ..@ 12%  
40- 50 25 lb. boxes ..@ 13

FARINACEOUS QOOD8 
Beans

C alifo rn ia  L im as . . . .  15% 
M ed. H a n d  P ick ed  . . .  15 
B row n, H o l l a n d ...........

F a rin a
25 1 lb. p ack ag es  . . . .  2 65 
B ulk, p e r  100 lb ...............

Original Holland Rusk  
P ack ed  12 ro lls  to  c o n ta in e r  
3 c o n ta in e rs  (36) ro lls  4 32

Hom iny
P earl, 100 lb. s ac k  . . . .  6%

G ran en a  H e a lth  . . ,
G ran . M eal .............
B o lted  M eal ...........@16

@ W atso n -H ig g in s  M illing  Co.
N ew  P e rfec tio n  . . . .  11 75

@21 W orden  G rocer Co.
Q uaker, % s c lo th  ... N one

@30
Q uaker, % s c lo th  ,, .  N one
Q uaker, % s c lo th  ... N one
Q uaker, % s p a p e r . .  N one
Q uaker, % s p a p er . .  N one

26
25% K ansas Hard W heat

W orden  G rocer Co.
A m erican E ag le , % s O ut

Spring W heat 
W orden  G rocer Co. 

W ingold, % s c lo th  
W ingold, % s c lo th

Meal
B olted  ...........................  '
Golden G ra n u la te d  . .  '

R ed . .  
W h ite

W heat

O ats
M ichigan  c a r lo ts  . . . .
L ess th a n  c a r lo ts  . . .

Corn
C arlo ts  ...........................
L ess  th a n  c a r lo ts  . . . .

H ay
C arlo ts  ............................ !
L ess th a n  c a r lo ts  . .  '

Feed
S tre e t  C ar F eed  . . . .
No. l C orn & O a t F d
C racked  C orn  ...........
C oarse  C orn M eal . .

FRUIT JA R 8
M ason, p ts .,  p e r  gro. 7 60 
M ason, q ts ., p e r  gro . 8 00 
M ason, % g a l. p e r  g r. 10 35 
M ason, c an  to p s , g ro . 2 80

7 D ram  15 C en t . . . . 1 25 *’ i
1% O unce 20 C en t . . 1 75
2 O unce 30 C en t . . . 2 60
2% O unce 35 C en t . . 2 75
2% O unce 40 C en t . . 3 00
4 O unce 55 C en t . . . 5 OO
8 O unce 90 C e n t ......... . 8 50
7 D ram  A sso rted  . . 1 25 .
1% O unce A sso rted  . 2 00

: *FLO U R  A ND F E E D
V alley  C ity  M illing

Lily W h ite  ...............
G raham  .........................

Co.

V



J u ly  17, 1918 M I C H I G A N  T R A D E S M A N 89

GELATINE
Cox’s, 1 do®, la rg e  . . .  1 4ft 
Cox’s, 1 do*, sm all . .  W
K nox’s  S park ling , do*. i 7B 
K nox’s  S park ling , g r. 20 so 
K nox’s  A cidu ’d  dos. . .  1 85
M inute , 1 doz................. l 2ft
M inute , 3 doz.....................3 75
N elson’s  .........................  l  bo
O xford .............................  75
P ly m o u m  Rock, Phos. 1 50 
P ly m o u th  Rock, P la in  1 30 
W au k e sh a  .....................  l  60

HERBS
Sage ...................................... 15
H ops .................................... 15
L a u re l L eaves  .................  20
S en n a  L eav es  ...................  45

H IDES A ND PELTS  
Hides

G reen, No. 1 ..............  17
G reen, N o. 2 ..............  16
C ured, No. 1 ..............  19
C ured , No. 2 ..............  18
C alfsk in , g reen , No. 1 30 
C alfsk in , g reen , No. 2 28% 
C alfsk in , cured , No. 1 32 
C alfsk in , cured , No. 2 30%
H o rse , No. 1 ........... 6 00
H orse , No. 2 ............5 00

P elts
Old W ool ................. 75@2 00
L am b s ....................... 50@1 60
S h ea rlin g s  ............... 60@1 50

Tallow
P rim e  ...........................  @13
No. 1 ...............................  @12
No. 2 .............................  @H

Wool
U nw ashed , m ed. . . .  @65 
U nw ashed , fine . . . .  @55

PETROLEUM PRODUCTS 
I ro n  B arre ls

P e rfec tio n  .......................  12.2
Pied C row n G asoline  ..23.2 
5as M achine G asoline  43.7 

V. M. A  p . N a p h th a  23.2 
C apito l C ylinder, I ro n

Bbls ..................................  39.4
A tla n tic  R ed  E ng ine,

Iron B bls......................   26.4
W in te r B lack, I ro n  

B b ls....................................  13.9
P o la rin e , I ro n  B bls. . .  44.4

PICKLES
M edium

B arre ls , 1,200 co u n t 12 00 
H a lf bbls., 600 c o u n t 6 50
5 gallon  kegs  .............  2 60

Small
B a rre ls  .......................  14 00
H a lf  b a rre ls  ...............  7 50
5 gallon kegs  ...........  2 80

Gherkins
B arre ls  .........................  25 00
H a lf b a rre ls  ............... 13 00
5 gallon  k eg s  ............... 4 50

Sw eet Sm all
B arre ls  .........................  28 00
5 gallon  kegs  ............. 5 00
H a lf  b a rre ls  ...............  14 60

P IP E S
Clay, No. 216, per box  
Clpy, T. D. fu ll c o u n t 80 
Cob, 3 aoz. In  box . . 1 2 »

PLAYING CARDS 
No. 90 S te a m b o a t . . . .  2 25
No. 808. B icycle ......... 8 60
P e n n a n t .........................  8 26

POTASH
B a b b itt’s, 2 doz. ......... 2 65

HONEY
A. G. W oo d m an ’s  B rand .
7 oz., p e r  doz..................
20 oz. p e r  doz...............  4 50

HORSE RADISH  
P e r  doz. .............................  90

PROVISIONS 
Barreled Pork 

C lear B ack  . .  51 00@52 00 
S h o rt C u t C lr 48 00@49 00
B ean  ............... 37 00@38 00
B risk e t, C lear 66 00@60 00
P ig  ...................................
C lear F am ily  .............  36 00

JELLY
151b. palls, p e r p a il . . . . 1  45 

. 301b. pails , p e r  pa ll . . . . 2  65
Dry S a lt M eats 

S P  B ellies . . .  31 00@32 00

JELLY  GLASSES  
8 oz. capped  in  bbls., 

p e r doz............................... 34

M APLEINE
2 oz. b o ttle s , p e r  doz. 3 00 
1 oz. b o ttle s , p e r  doz. 1 75 
16 oz. bo ttle s , p e r  dz. 16 60 
32 oz. b o ttle s , p e r  dz. 30 00

MINCE MEAT 
P e r  case  .......................  3 95

MOLASSES 
N ew  Orleans

F a n c y  O pen K e ttle  ___ 68
Choice .................................. 58
Good ..................................
S tock  ................................ ..

H a lf  b a rre ls  5c ex tra  
R ed H en , No. 2 . . . .  2 80
R ed H en, No. 2% . . . .  3 40
Red H en, No. 5 .........  3 40
Red H en, No. 10 .......  3 30
Uncle Ben, No. 2 . . . .  2 80 
Uncle Ben, No. 2% . .  3 30 
U ncle Ben. No. 5 . . . .  3 40 
U ncle Ben, No. 10 . .  3 30 
G inger Cake, No. 2 . .  o 2j 
G in g e r Cake, No. 2% 4 30 
G inger C ake, No. 5 . .  4 15 
o  <v L. O pen K e ttle ,

No. 2% ................... 5 50

Lard
P u re  In t ie rc e s . .27%@28 
C om pound L a rd  24%@25 
80 lb. tu b s  . . .a d v a n c e  % 
60 lb. tu b s  . .  «advance % 
60 lb. tu b s  . . .a d v a n c e  % 
20 lb. p a ils  . . .a d v a n c e  % 
10 lb. p a lls  . . .a d v a n c e  % 
5 lb. p a ils  . . .a d v a n c e  1 
3 lb. p a ils  . . .a d v a n c e  1

Sm oked M eats
H am s, 14-16 lb. 30 @31
H am s, 16-18 lb. 29 @30
H am s, 18-20 lb. 
H am , d ried  beef

28 @29

s e ts  ................... 37 @38
C alifo rn ia  H am s 
P icn ic  Boiled

21 @21%

H am 3 ............... 31 @32
Boiled H a m s  . . 41 @42
M inced H am s . . 20 @21
B acon ................. 37 @46

Sau sages
B ologna ...........................  17
' tver .............................  12
F ra n k fo r t  .....................  19
Fork .........................  14@lb
V eal .................................  11
T ongue  ...........................  11
H ead ch eese  ...................  14

Beef
R oneless . . . .  26 00@27 00 
R um p, new  . .  30 00@3l 00

MUSTARD
% lb. 6 lb. box .............  30

OLIVES
B ulk , 1 gal. kegs  1 50@1 60 
Bulk, 2 gal. kegs @1 40 
Bulk, 5 gal. kegs  1 25@1 30
Stuffed, 5 oz....................1 25
S tuffed , 5 oz................. 1 35
Stuffed, 14 oz.................... 2 75
P it te d  (n o t s tu ffed )

14 oz...............................  2 75
M anzan illa , 8 oz. . . . .  1 20
L unch , 10 oz.................  1 75
L unch , 16 oz.................  2 75
Q ueen. M am m oth, 19

oz......................................  5 50
Q ueen, M am m oth , 28

oz........... ..........................  6 75
Olive Chow, 2 doz. cs. 

p e r  doz...........................  2 50

PE A N U T  BUTTER  
Bel-Car-M o Brand

6 oz. 1 doz. In case  . . 2 90
12 oz. 1  doz. in case  . . 2 50
24 1 lb. p a ils  ................. 5 75
12 2 lb. p a ils  ............... 5 76
5 lb. paiÍ3, 6 in c ra te 7 00
10 lb. pa lls  ..................... 21%
15 lb. p a lls  ................... 21
25 lb. p a ils  ................... 20%
60 lb. t in s  ....................... 20%

P ig’s  F eet
% bb ls...............................  1 75
% bbls., 40 lb s ....................3 40
% bb ls...............................  9 00
1 bb l......................................16 00

Trips
K its , 16 lb s .......................  90
% bbls., 40 lbs .................... 1 60
% bb ls., 80 lb s ....................3 00

Casings
H ogs, p e r  lb .......................... 86
Beef, ro u n d  s e t  . .  194920 
Beef, m iddles, s e t  . .  46 @55 
Sheep ...................  1 16@1 85

Uncolored O leom arasrlns
Solid D a iry  ...........  23@ 26
C o u n try  R olls . . . .  28 0 9 9

Canned M eats 
C orned B eef, 2 lb. . .  f  60
C orned B eef, 1 lb. . .  8 76
R o as t Beef, 2 lb...........6 60
R o as t B eef, 1 lb...........8 76
P o tte d  M eat, H am

F lav o r. % s .................  66
P o tte d  M eat, H am

F lav o r, %s .................  96
D eviled M eat, H am

F lavo r, % s ...................  69
D eviled M eat, H am

F lav o r, % s ............... 1 00
P o tted  T ongue. */« s . .  55
P otted  T ongue, %s . .  1 06

RICE
F a n c y  .......................
B lue R ose ............... 9%@9%
B roken .....................  7%@7%

ROLLED OATS
M onarch , bb ls ........................12 00
R olled  A vena, b b ls .. .  12 75 
S teel C ut, luo lb. sks. 
M onarch , 90 lb. sks. . .  6 00 
Q uaker, 18 R eg u la r . .  1 76 
Q u ak er, 20 F a m ily  . .  6 60 

SALAD DRESSING  
C olum bia, % p in t . . . .  2 25
C olum bia. 1 p i n t ......... 4 00
D u rk ee’s  la rge , 1 doz. 5 25 
D urkee ’s m ed., 2 doz. 5 80 
D u rk ee ’s  P icn ic , 2 doz. 2 75 
S n id e r’s, la rge , 1 doz. 2 40 
S'nider’s, sm all, 2 doz. 1 45 

SA LERA TU 8  
P ack ed  60 lbs. in  box. 

Arm  a n d  H a m m e r . .  3 15 
W y an d o tte , 100 % s . .  3 00 

SAL SODA
G ran u la ted , bbls. . . . .  1 10 
G ran u la ted , 100 lbs. cs. 1 90 
G ran u la ted , 36 pkgs. 2 00 

SALT  
Solar Reek

56 lb. sac k s  ...................  50
Commas

G ran u la ted , F in e  . . . .  2 10
M edium , F in e  ...............  2 20

SA L T  FI8H  
Cod

L arg e , w hole ........... @14
Sm all, w hole ........... @13
S tr ip s  o r  b rick s  . .  16@19 
Pollock .......................  @12%

Holland Herring
S ta n d a rd s , bb ls...........
Y. M., bb ls.....................
S ta n d a rd , kegs  ...........
Y. M. kegs  .................

Herring
F u ll F a t  H e rr in g , 860

to  400 c o u n t ...........
Spiced, 8 lb. p a lls  ......... 96

T ro u t
No. 1, 100 lb s ....................7 50
No. 1, 40 lb s ..................... 2 25
No. 1, 10 lb s ...................  90
No. 1, 3 lb s .....................  75

M ackerel
M ess, 100 lb s .................  32 00
M ess, 60 lb s ......................11 66
M ess, 10 lb s ..............................2 60
M ess, 8 lb s ............................ 2 05
No. 1. 100 lb s ..................21 00
No. 1, 60 lb s .................... 11 10
No. 1. 10 lb s ............................ 2 60

L ak e  H e rrin g
8 lb s ..................................

SE E D S
A n ise  ................................ 38
C an ary , S m y rn a  ..........  15
C araw a y  .........................  76
C ardom on, M ala b a r 1 20
C elery  .............................. 46
H em p, R u ss ian  ..............  8
Mixed B ird  ...................... 9
M u sta rd , w h ite  ............  25
P o p p y  ...............................  80
R ape ...................................  16

SH O E BLA CK IN G  
H an d y  Box, la rg e  3 dm. 8 60 
H an d y  Box, sm all . .  1 35
B ixby’s  R oyal Po lish  1 20 
M iller’s  C row n Polish  90

S N U F F
Sw edish  R apee, 10c 8 fo r 64 
nW eiilslI K apee 1 lb. g ls  60 
N orkoping, 10c, 8 fo r ..64  
N orkoptng. 1 lb. g la ss  . .  6C 
C openhagen, 10c, 8 fo r 64 
C openhagen, 1 lb. g la ss  60

SOAP
Lautz Bros. & Co.

A cm e, 100 cak es  ......... 5 40
B ig M as te r 100 blocks 6 00
C lim ax .............................  5 00
Q ueen W h ite  ............... 5 90
O ak L e a f ...................  5 40
Q ueen A nne  .................  5 40

P ro c to r  A  G am ble Co.
L enox  .............................  5 00
Ivory, 6 oz.......................  6 00
Ivory, 10 oz...................  9 80
S ta r  .................................. 4 90

S w ift A  C om pany
S w ift’s P rid e  ............. 5 00
W h ite  L a u n d ry  ........... 5 65
W ool, 6 oz. b a rs  . . . .  5 16 
W ool, 10 oz. b a rs  . . . .  7 00

T rad e sm a n  C om pany 
B lack  H aw k , one box 8 75 
B lack  H aw k , five bx s  8 70 
B lack  H aw k, te n  bxs 3 65

Box co n ta in s  72 cakes. I t  
is a m ost re m ark ab le  d ir t  
and  g rea se  rem over, w ith 
o u t In ju ry  to  th e  skin.

S couring  Powders
Sapolio. g ro ss  lo ts  . .  9 50 
Sapollo, h a lf  gro. lo ts  4 8ft 
Sapolio, single boxes 2 40
Sapollo. h and  ................!  4«
Q ueen Anne, 30 cnns i on 
Q ueen Anne. 60 c an s  7 60 
Snow M aid. 30 ean s  . .  1 onKfnnw Mold RA oona 9 6n

W ash ing  Pow ders 
Snow  Boy. ino pkgs. . 5 65 
Snow Bov. fin pkgs. . .  3 55 
Snow  Boy, 24 pkgs. . .  5 00 
Snow  Boy, 20 pkgs. . ,  5 25

Soap P ow ders 
Jo h n so n ’s  F ine , 48 2 5 75
Jo h n so n ’s  X X X  100 .,. 6 75
R ub-N o-M ore  ............... 6 50
N ine  O’c lo c k  ............... 4 00
L a u tz  N a p h th a , 60s ..
O ak L e a f Soap Pow der,

24 p k g s......................... .. 4 25
Oak L eaf Soap Powder,

100 pkgs.........................  5 60
Queen A nne Soap P ow 

der, 60 pkgs............... 3 60
Old D utch Cleanser,

100s ...............................  3 70
SODA

B1 Carb, K egs ........... 3%

SPICES  
W hole Spices 

Allspice, Jam aica  . .9 0 1 0  
Allspice, lg. Garden O i l  
Cloves, Zanzibar . .  @65 
Cassia, Canton . . . .  @20 
Cassia, 6o pkg. doz. 0 9 6  
Ginger, African . . . .  @16 
Ginger, Cochin . . . .  0 3 0
Mace, P e n a n g ...........0 9 0
Mixed, N o. 1 .............. 0 1 7
Mixed, No. 2 ................0 1 6
Mixed, 6c pkgs. dz. @46 
N utm egs, 70-80 . . . .  @45 
N utm egs, 105-110 . .  0 4 0
Pepper, B lack ........... @82
Pepper, W hite  ..........  @40
Pepper, Cayenne . .  @22 
Paprika, H ungarian  

Pure Ground In Bulk 
Allspice, Jam aica  . .  @16 
Cloves, Zanzibar . .  @68 
Cassia. Canton . . . .  @82 
Ginger, A frican . . . .  @25
Mace, P enan g  ........... O l  06
N utm egs .......................  @86
Pepper, B lack ..........  @35
Pepper, W hite ..........  @48
Pepper. C ayenne . .  @30 
Paprika, H ungarian @45

STARCH
Corn

K lngsford, 40 lbs. . .  9%
M uzzy, 48 lib . pkga. 9% 

Klngsford
Silver Gloss, 40 lib . . .  9% 

Gloss
Argo, 48 6c pk gs...........2 40
Silver Gloss, 16 Slbs. . .  9% 
Silver Gloss, 19 61bs. . .  9% 

Muzzy
48 lib . packages .......... 9%
16 31b. packages .......... 9%
13 61b. packages .......... 9%
50 lb. boxes ................. 6%

SYRUPS
Corn

B arrels .............................  73
H alf barrels .....................  76
Blue Karo, No. 1%,

2 doz................................. 2 65
Blue Karo, N o. 2, 2 dz. 3 30 
Blue Karo, No. 2%, 2

doz.....................................  4 10
Blue Karo, No. 5, 1 dz. 3 95 
Blue Karo, No. 16, %

doz..................................... 3 70
Roll Karo, No. 1%, 8

doz. ...............................  2 80
Red Karo, No. 2, 2 dz. 3 55 
Red Karo, No. 2% 2dz. 4 40 
Red Karo, No. 6, 1 dz. 4 25 
Red Karo, No. 10 %

doz.....................................  4 00
Pure Cano

Fair ....................................
Good ..................... ..

TABLE SAUCES
H alfo rd , la rg e  ...............  3 75
H alfo rd , sm all ........... 2 26

TEA
Uncolored Japan

M edium  .......................  20@25
Choice .........................  28@33
F a n c y  ...........................  36@45
B ask e t-fired  M ed’m  28@30 
B ask e t-fired  Choice 35@37 
B ask e t-fired  F a n c y  38@45
No. 1 N ibbs ............... @32
Siftings, bu lk  ...........  @14
S iftin g s , 1 lb. pkgs. @17

G unpow der
M oyune, M edium  . .  28@33 
M oyune, Choice . . .  35@40 
P in g  Suey, M edium  25@30 
P in g  Suey, C hoice 35@40 
P in g  Suey, F a n c y  . .  45@50

Y o un g  H yson
Choice .........................  28@30
F a n c y  .........................  45@56

Oolong
F o rm o sa , M edium  . .  25@26 
F orm osa , Choice . .  32@35 
F orm osa , F a n c y  . .  50@b'o

E n g lish  B reakfa st 
Congou, M edium  . .  25@30 
Congou, Choice . . . .  30@35 
Congou, F an cy  . . . .  40@6l> 
Congou, E x . F a n c y  60@80

Ceylon
P ekoe, M edium  . . . .  28@30 
D r. P ekoe, Choice 30@35 
F lo w ery  O. P . F a n c y  40@50

f W I N £
C otton , 3 p ly  ............  67
C otton , 4 p ly  ...................  67
H e m p ,  6 p ly  ....................... 35
W ool, 100 lb. b a le s  . . . .  20

VINEGAR
W h ite  W ine , 40 g ra in  17 
W h ite  W ine , 80 g ra in  22 
W h ite  W ine , 100 g ra in  26

Oakland Vinegar A  Pickle 
CO.’s  Brands 

Highland apple elder 
Oakland apple elder . .
State Seal s u g a r ........
Blue Ribbon Corn . .  
Oakland white pleklg 

Packages free.

WICKING
No. 0, p e r  g ro ss  ......... , 50
No. 1, p e r  g ro ss  ........ . 65
No. 2, p e r  g ro ss  ......... 90
No. 3, p e r  g ro ss  ......... 1 45

WOODENWARE
Baskets

B ushels  ......................... 1 75
B ushels , w ide b an d  . . 1 85
M arket, d rop  han d le  . 70
M arket, s ing le  hand le 75
S plin t, la rg e  ................. 5 73
Splin t, m edium  ........... 5 25
Splin t, sm all ............... 4 75
Willow, Clothes, large
Willow, Clothes, small
Willow, Clothes, me’m

Butter Platee
Ovale

V\ lb., 250 in  c ra te  . . . 45
% lb., 250 in  c ra te  . . . 45
1 lb., 250 In c ra te  . . . . 50
2 lb., 250 In c ra te  . . . . 55
3 lb., 250 In c ra te  . . . . 70
5 lb., 250 in  c ra te  . . . . 90

Wire End
1 lb., 250 in c ra te  . . . . 50
2 lb., 250 in  c ra te  . . . . 55
3 lb., 250 in  c ra te  . . . . 65
5 lb., 20 in  c ra te  ___ . 75

Churn»
B arre l, 5 gal., each  . . 2 40
B arre l, 10 gal. each  . . 2 55

Clothes Pins
Round Head

4% inch. 5 g ro ss  ___ 1 10
C artons, No. 24 24s bx. 1 15

Egg Cratee and Flllere 
r iu m p ty  D um pty , 12 dz. 24
No. 1 com plete  ...............  50
No. 2 com plete  ...............  40
Case, m edium , 12 s e ts  1 80

Faucets
C ork lined, S in ................... 70
Cork lined, 9 in ..................80
C ork  lined, 10 in ................. 90

Mop Sticks
T ro ja n  sp rin g  ..............  1 50
E clip se  p a te n t sp rin g  1 50
No. 1 com m on ............  1 50
No. 2, p a t. b ru sh  hold 1 50
Ideal, No. 7 ...................  1 50
12oz. co tto n  m op h ead s  2 90

Palls
10 q t. G alvanized  . . . .  4 50 
12 q t. G alvanized  . . . .  5 00 
14 q t. G alvan ized  . . . .  5 50 
F ib re  ...............................  6 60

T oo thp icks
B irch , 100 p ack ag es  . .  2 00 
Id ea l .................................  85

Traps
M ouse wood, 2 ho les . .  22 
M ouse, wood, 4 ho les . .  45 
10 q t. G alvan ised  . . . .  1 66 
12 q t. G alvan ized  . . . .  1 70 
14 q t. G alvan ized  . . . .  1 90 
M ouse, wood, 6 holes . .  70 
M ouse, tin , 5 holes . . . .  66
R at, w o o d ..............................80
R at, sp rin g  ..........................75

Tubs
No. 1 F ib re  .................. 16 60
No. 2 F ib re  ..................16 00
No. 3 F ib re  ...................13 50
I.a rg e  G alvan ized  . . .  15 00
M edium  G alvan ized  13 00 
Sm all G alvan ized  . .  11 50

W ashboards
B an n er, Globe ........... 4 75
B rass, S ingle ............... 7 50
G lass. S ingle ............... 5 50
Double P e e rle ss  . . . . 7 50
Single P ee rle ss  ......... 6 25
N o rth e rn  Q ueen . . . . 5 75
Good E n o u g h  ............... 5 25
U n iv e rsa l ....................... 5 75

W indow  C leaners
12 In.................................... 1 66
14 in .................................... 1 85
16 In .................................... 2 SO

W ood Bowls
13 In. B u tte r  ............... 1 96
15 in. B u tte r  ............... 7 00
17 in. B u tte r  ............. 8 00
19 In. B u tte r  ............... 11 00

W RAPPING PAPER  
F ib re , M anila, w h ite  . .  6 
»•'ibre. M anila, colored
No. 1 M an ila  ........... 7%
B u tc h e rs ’ M an ila  . . . .  6%
K ra f t  ...............................  11
W ax  B u tte r, sh o rt o’n t  20 
P a re h m ’t  B u tte r , ro lls 22

YEAST CAKE
M agic, 3 doz. ...............  1 16
S un ligh t, 3 doz...............1 00
S unligh t, 1% doz...........  60
Y eas t F oam , 3 dos. . .  1 15 
Y eas t F o am , 1% dos. >5

YEAST—COM PRESSED  
F le ischm an , p e r  doz. ..24

SPEC IA L 
P rice C u rren t

SALT
Diamond Crystal

24 2 lbs. sh a k e r  ..........1 70
36 2 lbs. tab le  ...........  1 30

150 2 lbs. tab le  ............. 5 75
75 4 lbs. ta b le  .............. 5 50
28 10 lb. flake ........... 4 80

280 lb. bulk  b u t te r  . . .  3 38 
280 lb. b u lk  cheese  . . .  3 38 
280 lb. bu lk  s h a k e r  . .  3 88 

28 lb. co tto n  sk , b u t te r  40 
56 lb. co tto n  sk  b u t te r  85 
35 lb. D. C. co arse  . .  48
70 lb. D. C. co arse  . . .  90

D. C. s tock  b riq u e tte s  1 30 
D. C. block stock , 50 lbs. 40

Morton’s  Salt

P e r  case , 24 2 lb s .......... 1 80
F iv e  case  lo ta  .............  1 70

ARCTIC
EVAPORATED MILK

T all ...................................  6 00
B aby  ...............................  4 25

M anu fac tu red  by G rand 
Ledge M ilk Co.

Sold by a ll Jobbers and  
N a tio n a l G rocer Co., G rand  
R apids.

B A K IN G  P O W D E R  
Ryzon

T he P e rfec t B ak in g  P ow der 
15c size, Vi lbs. 4 doz. 1 35 
25c size, % lbs. 2 doz. 2 25 
40c size, 1 lbs., 1 doz. 3 60 
$1.75 size. 5 lbs. % dz. 15 75

THE ONLY
5c C L E A N S E R

80 can  cases, $4 p e r  case

AXLE GREASE

1 lb. boxes, p e r  g ro ss  11 ’ 0 
3 lb. boxes, p e r g ro ss  29 10
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State Merchant Representative to 
Grocery Salesmen.

D etro it, Ju ly  11—W e hope you had 
an extrem ely  p leasan t vacation.

T he p resen t situation  in the world 
food problem  cen ters a round sugar 
and m eat. You are fam iliar w ith the 
sugar regulations. A gain the  ship
ping situation en ters in as the chief 
cause of the shortage. By reason 
of it the E ast Ind ian  sugar supply 
is cut off and it has been necessary, 
in o rder to  move the  g rea t m asses of 
troops from  A m erica to  France, to 
take the Cuban sugar ships, cu ttin g  
off th a t source of supply for a while 
a t least.

Again the suggested ra tion ing  sys
tem  m ust re st upon the co-operation 
of the A m erican people and it is our 
duty  to  do ev ery th ing  we can to  
secure this. Sugar cards would mean 
the expenditure of $5,000,000 and the 
addition of 100.000 people to  the 
Food A dm inistration .

H ere  is a tru e  sto ry  not generally  
know n: A t the  tim e of the sugar 
shortage in th is country  last year, 
when our people w ere doing a lot of 
p ro testing , the  F rench  Food A dm in
is tra to r  cabled H erb ert H oover th at 
the F rench people had heard  that we 
w ere suffering for sugar and offered 
us th ree  cargoes from  their scanty 
store. A re we to  be out-done in 
sacrifice?

D etro it. Ju ly  16—T his is the tim e 
of year when it is m ost difficult to  
th ink  in term s of food conservation. 
W e have an abundant w heat harvest 
com ing on. T h ere  is a w ealth  of 
fresh vegetables which tax  our ca
pacity  to  use w ithout waste. At this 
season there  is every tendency for 
us to  relax  our efforts.

W e dare not forget, how ever, th at 
the increasing  num ber of Am erican 
troops in F rance  also increases our 
individual responsib ility . W e m ust 
feed these men. I t  takes tw o tons 
of shipping, w ork ing  constan tly , to  
sustain every m an we send “across.” 
T his shipping m ust be kep t on the 
A tlantic lane. W e m ust, therefore, 
until the shipping situation is far b e t
te r than  it is now, largely  depend 
upon our own food resources to  send 
food to our soldiers and o u r Allies. 
W e cannot draw  largely  on the o ther 
m arkets of the world.

W e m ust build up a food reserve, 
both in E urope and in th is country , 
against any possible happening. At 
presen t there  is no such reserve, and 
our \llie s  m ust depend for their dav 
to  day food upon the  ships which 
arrive.

F rom  our p resen t abundance this 
reserve will be accum ulated. F o r  the 
next few weeks it m ust be our ef
fort and yours to  get firm ly im plan t
ed in the m inds of our people that 
this abundance is a God given onpor- 
tu n ity  to  prepare for the big drive

T he fru its and vegetables which 
are canned, dried or sto red  now w :ll 
release food for over seas next w in
ter.

T he cereal substitu tes for w heat 
which women get in the habit of us
ing now will enable us to  accum ulate 
a food reserve. O scar W ebber.

Store Delivery to Be Tried.
It is an axiom  that tran sp o rta tio n  

facilities are lim ited by those of the 
term inals of the lines w hether they 
be roads, railw ays, o r w ater ways. A 
strik ing  and painful exam ple of th is 
was given the coun try  last w in ter 
when fuelless days had to  be ordered  
to  help clear the congestion around 
th is and o ther cities. Aside, also, 
from the vexatious delays caused by 
congested  term inals there  is the m at
te r  of needless expense in tran sp o rt
ing goods from  them  to  the places 
where they  are to  be used. In  large 
industrial establishm ents this is o ver
com e by having spur tracks o r sidings

ex tending  from  the m ain lines so th a t 
fre igh t m ay be b ro u g h t w here needed 
w ithout break ing  bulk. T his is only 
possible to  a lim ited ex ten t in a city 
such as this, and even w here it can 
be done it can only be m ade to  ap
ply to  m ateria l com ing by rail. L ong 
ago it was suggested  th a t there  should 
be “sto re  delivery’’ to  b ring  rig h t up 
to  the doors of an estab lishm ent 
w hatever freigh t was b rough t in. Up 
to  recen tly  the proposition  was tre a t
ed as an academ ic one, very good in 
theory  but w ith no im pelling force 
behind it to  put it in to  practice. Now, 
however, under the s tress of w ar con
ditions, it is about to  be tried . F re igh t 
in less than  carload lo ts is to  be un
loaded practically  as soon as it reach
es the city and taken to  the con
signees by a com bined truck  delivery 
system , which will utilize the vehicles 
to  capacity  and w ork in zones so as 
to  conserve effort. A v irtua l end 
will be pu t to  the m ethods of those 
selfish persons who have been w ont 
to  use the cars as sto rage  w arehouses 
and to rem ove freigh t only when it 
suited their convenience. T he benefits 
of the  new plan, if fairly  tried, ought 
to  m ake for its perm anence when the 
im m ediate need for it has gone.

Thrift.
T h rift is the co rnerstone  of success.
It is the first ru n g  up the ladder 

of accom plishm ent.
T h rift is the percentage in the game 

with fo rtune; if th rif t is on your side, 
you will win regard less of all o ther 
odds and obstacles; if on the o ther 
side, you will lose in spite of all e th e r 
advantages.

T he first lesson in the school of 
success is for the individual to  be
come a c red ito r to  h im self and a 
deb tor to  his job.

T h t men w ho becom e successful 
are those who trea t th e ir earn ings as 
their only capital, and set ap art a cer
tain percentage of it as in te res ts  to  be 
re-invested and com pounded.

As m en trea t their personal belong
ings, so shall th ey  trea t the b e long
ings of o thers. T h rif t is not alone to 
be practiced  w ith m an 's earnings, but 
is equally im portan t when applied to  
the tim e and m ateria l he handles in 
the course of his daily w'ork.

In  th is day's crises of our country, 
th rift has becom e a national necessity. 
It is up to  each and every one of us 
to  preserve, from  every  standpoint, 
w hether it be m oney, food, tim e or 
raw m aterials. T h rif t will be a vital 
factor in the final outcom e.

G rasp the idea and m ake a habit 
of it.

Automatic Telephones for China.
The adoption of automatic telephones 

in China was recommended recently by 
H arry  S. Janes in an address before 
the Engineering Society of China, ac
cording to Consul General Thomas 
Sammons of Shanghai. It was pointed 
out that the automatic calling of the 
desired number would do away with 
the difficulties the people now have of 
making themselves understood, due to 
the many dialects spoken in China. Mr. 
Janes also called attention to the sav
ings which would be effected by the 
elimination of the expense of main
taining operators for manual exchanges.

H . Leonard &  Sons
Cor. Commerce Ave. G rand R apids
and Fulton St. M ichigan

Have You Any
Dead Space in Your Store?

If so, convert it into

Profit Making Space
by the addition of our

Staple Merchandise
We have large stocks ready to ship, which means 

much to merchants.
You are cordially invited to call and examine in per

son. if possible, or write for quotations on thousands of 
items we exhibit in lines of

Aluminum Goods Ironing Boards
Bird Cages Jardiniers

Brooms Lamps and Fixtures
Baskets Lamp Chimneys
Balloons Lawn Mowers

Baby Carr, ages Liquid Veneer
Brushes Lawn Sprinklers

Box Papers Nickel Plated Goods
Crockery Oil Cans

Clothes Lines Oil Stoves
Coffee Urns O’Cedar Mops

Croquet Sets Roasters
Curtain Poles Refrigerators
Clothes Bars Screen Doors
Chair Seats Screen Cloth

Cups and Saucers Silver Plated Ware
Chinaware Soda Fountain Ware

Clocks Sad Irons
Crepe Paper Shoe Taps
Clothes Pins Souvenir Goods

Carpet Sweepers Suit Cases
Cutlery Summer Toys and Dolls

Cut Glass Sewing Tables
Door Mats Tablets
Dinner Sets Tubs and Pails

Enameled Wares Toilet Papers
Express Wagons Traveling Bags
Electric Lamps Thermos Bottles
Fancy Goods Vacuum Cleaners

Galvanized Iron Ware Wash Boards
Garden Hose Wringers
Garden Tools Wash;ng Machines

Glassware W'ndow Screens
Hardware Specialties Wash Boilers

Hammocks Whips
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B U S IN E S S  W A N T S  D E P A R T M E N T
A dvertisem ents inserted under th is  head fo r  three cents a word the first 

insertion and two cents a word fo r each subsequent continuous insertion. 
If  set In capital letters, double price. N o  charge le s i than  25 cents. C a sh  
m ust accom pany all orders.

Meat Supply of the Country.
In  the course of the week some fig

ures dealing w ith the m eat supply 
were given out by the Latin-A m eri- 
can Division of the Bureau of Foreign  
and D om estic Com m erce. T hese show 
how large a p roportion  of w hat the 
world uses now com es from  A rgen
tina. A ustra lasia  takes second place 
as to  the  quantity  furnished. So far 
as the figures go, they  are  all right. 
But som e com m ents which accom 
panied them  are apt to  be m isleading. 
Even the s ta tem en t th a t in the last 
ten years the population of the  coun
try  has increased 18 per cent., while 
the herds of cattle  have decreased 20 
per cent., m ay induce some to  believe 
th at n o t enough m eat is being raised 
to  provide for the population’s needs. 
I t  should be noted  th at for a num ber 
of years before the w ar began the 
quan tity  of m eat exports kept d rop
ping, because foreign countries were 
able to  obtain supplies elsew here, and 
it was therefo re  no t necessary  to  raise 
so much here. T he figures show th a t 
there  has been a kind of ebb and flow 
in the cattle  supply in th is country. 
B eginning in 1892, for exam ple, the 
supply kept on decreasing  until and 
including 1900. T hen there  was a 
very rapid increase, which culm inated 
in 1907, the y ear taken for com pari
son by the Latin-A m erican  Division. 
For seven years thereafte r there  was 
a decrease, but since 1914 there  has 
been a decided increase from  year to 
year. T h is applies not only to  cattle, 
but also to  swine, and seem s -rem ark
able in view of the excess of meat 
exports. W hen it is all figured out it 
will doubtless be discovered th a t there 
will be p len ty  of cattle  in th is  coun
try  w henever it pays to  raise them .

Fewer Short-Measure Containers 
Being Used.

T he Bureau of M arkets is g rad 
ually  e lim inating all short-m easure  
con tainers covered by the standard- 
con tainer act, such as berry  boxes 
and baskets, till baskets, and Climax 
o r grape baskets. M anufacturers are 
now m aking these in standard  sizes 
and discontinuing the production  of 
sho rt or non-standard  packages, even 
for local use, because m ost of the  
fru its and vegetables are shipped 
across sta te  lines. Local supplies of 
sho rt con ta iners th a t w ere in stock 
a t the tim e the  act was passed are 
now alm ost exhausted  and can be 
used locally only w here sta te  laws 
do not prohibit them . T he presen t 
act is said to  be but a beginning on 
standard izing  packages and the in
vestigations of the Bureau of M ar
kets show the need of standardizing, 
o th er containers such as the ham per, 
round baskets, and tom ato  carriers. 
T h irty  different sizes of ham pers 
have been found betw een the peck 
and the one and one-half bushel sizes, 
while th ree  sizes are said to  be suf
ficient for the legitim ate dem ands of 
the trade.

Good Call for Ribbons.
The ribbon market was featured dur

ing the last week or ten days by 
further price advances in various quar
ters, in the face of a prospective short
age of supplies, which, it is feared 
may be quite serious later on. The

labor situation in the ribbon m anufac
turing centers shows no signs of im
provement, and may, indeed, grow 
worse as further d rafts are made for 
the military. Prim arily for this rea
son, therefore, production is seriously 
curtailed, in some cases estimates plac
ing output at not more than 60 per 
cent, of production capacity.

In the face of this situation, de
mand is said never to have been better 
than now. Ribbons, pointed out one 
m anufacturer, are coming into extensive 
popularity in almost every branch of 
the women’s wear industry. M anufac
turers of hats, underwear, dresses, 
waists, and even coats and suits, are 
using ribbons, it is said, in increasing 
quantities, in accordance with the dic
tates of fashion and the demands of 
women. Retailers also are reported as 
seeking liberal fall supplies, and manu
facturers are therefore devoting their 
chief efforts to production rather than 
selling.

Mixing Mill Feeds Is Hazardous.
Com plaints th a t m illers are m ixing 

w heat m ill-feeds w ith sm all quan ti
ties of o th er g ra ins or feeds, thus 
avoiding the  low price se t for mill- 
feeds, have come to the a tten tio n  of 
Federal Food A dm in istra to r Geo. A. 
P resco tt.

W here  it is apparen t th a t m ills are 
seeking to avoid the effect of the 
w heat m ill-feed prices, Mr. P resco tt 
will ask for a com plete rep o rt cover
ing  their operations in this direction. 
W h ea t m ill-feeds are still low er than  
the feeding stuffs, and if the  schedule 
announced June 29 is to  be made ef
fective the rule m ust be s tric tly  en
forced. T his rule reads as follow s:

“No w heat m iller shall m ix any 
g rea ter percen tage of w heat mill-feed 
w ith o th er feeding stuffs, o r sell any 
g rea ter percentage to  feed m ixers for 
such m ixing, than  he m ixed o r sold 
in the y ear 1917.”

City Garbage as a Hog Feed.
In  accordance with the policy to 

elim inate all possible waste the  A ni
m al H usbandry  Division of the U nited 
S ta tes D epartm ent of A griculture  is 
conducting an investigation  in the  u til
ization of garbage as a feed for hogs. 
Alva W ilson, form erly  of the N ebras
ka A gricultural College, has been em 
ployed by the D epartm en t to  visit 
cities in all p a rts  of the coun try  to 
investigate the  ways in which garbage 
is disposed of. w hat the cost of such 
disposal is, how m any cities are m ak
ing use of garbage as feed for hogs, 
and the success of this plan. T here  is 
no doubt, officials of the Anim al H u s
bandry  Division say, th a t a large 
am ount of valuable hog  feed is co n 
tained in garbage and in fa r too  m any 
cities it is not only w asted but large 
sum s of m oney are being spent in its 
disposal.

Congratulations.
“I ’m afraid m y speech was not 

much of a success.”
“W hy,” exclaim ed S enator S org

hum. “I have called to  congratu la te  
you.”

“ People e ither w ent to  sleep or 
w a lked .ou t of the  hall.”

“Yes, but nobody th rew  anyth ing  
at you.”

B U SIN E SS CHANCES.

Stock  of M erchandise  W an ted —W ill 
exchange  fa rm  land  o r  o th e r  re a l e s ta te  
fo r m erchand ise . A ddress No. 823, care
M ichigan T rad esm an .______________  823

F o r Sale—G rocery  w agon in  good con 
d itio n . A. I. U lrich, P a rk v ille , M ichigan.

________________________825
F o r Sale—C lean s to ck  of g en e ra l m e r

ch and ise , lo ca ted  in good sm all tow n, 
su rro u n d ed  by best of fa rm in g  coun try . 
M ight accep t sm all fa rm  a s  p a r t  p ay m en t 
if good soil and  location . A ddress M er- 
c h an t, c a re  M ichigan T rad esm an . 822 

F o r Sale—'B est p ay ing  su b u rb an  g ro 
cery  b u sin ess  in N ew ton. C alled in d ra f t  
is reaso n  fo r selling. F in e  p roposition  
fo r p a r ty  w ith  $3,000 cash . F o r  p a r tic u 
la rs  w rite  R ic h e r ts  G rocery, N ew ton, 
K an sas. ¿27

W ill E x ch an g e  F o r S tock G eneral M er- 
chand ise— One h u n d red  e igh ty -five  acres  
fine soil, good bu ild ings and  o rch a rd , 
one h u n d red  fo rty -five  ac re s  plow land, 
ba lance  p a s tu re  an d  tim b er. G row ing 
c rops in fine cond ition . If you h av e  a  
good s to ck  an d  business, in v estig a te . 
No tra d in g  stock . A. B. Sanderson ,
H anover, M ichigan.______  828

F o r Sale—A g a ra g e  well e stab lish ed  
do ing  fine bu s in ess  in M uskegon w ill 
b e a r  in v estig a tio n . A ddress  No. 831,
ca re  M ichigan T rad esm an .__________ 831

SP E C IA L  SA L E S—G reene Sales Co., 
e x p e r t spec ia l sa le s  conducto rs, Jackson ,
M ich ig an .________________ 830

F o r  Sale— B rick  s to re  building, eq u ip 
ped fo r  m ea t m a rk e t. T h is  p ro p e rty  is 
c en tra lly  located  a t  C h arlo tte , M ichigan. 
F o r p a r tic u la rs  ad d re ss  A. L. W eiger. 
28 U nion B ank  B ldg., Jack so n , M ichigan.
____ _________________________  832

W ill pay  cash  for w hole o r p a ri stocKa 
of m erch an d ise . Louis L evinsohn, S ag l- 
n a w, M ichigan . 757

If  you w a n t to  buy, sell o r tra d e  you r 
business, see  H allouk, 135 Vh E a s t F u lto n  
s tre e t . G rand  R apids, M ichigan, 1154 

s id e s  o p e n ed  - U . l . Slueuin, sa fe  e x 
p e rt and  locksm ith . 128 A nn S t., N. E ., 
G rand  R apids, M ichigan. 104

C ash  B uyers  of c lo th ing , shoes, d ry  
goods and  fu rn ish in g s . P a r ts  o r  e n tire  
stocks. H. P rice , 194 F o r re s t  Ave. E a s t, 
D etro it. 678

F o r  Sale—C lean s to ck  clo th ing , fu r -  
n ish in g s  an d  shoes; invoice a b o u t $5,000 
a t  60 cen ts  on th e  do llar. A ddress No.
798, c a re  M ich igan  T rad esm an .______ 798

F o r  Sale—$15,000 s to ck  of g e n e ra l m e r
ch an d ise  in  n o rth e rn  p a r t  of L o w er 
M ichigan, en jo y in g  a  tra d e  of $40,000 to  
$45,000 p e r y ear. S tock  ab so lu te ly  clean. 
N early  a ll b o u g h t a t  p rices  v e ry  m uch 
below  p re s en t level. F in e  o p p o rtu n ity  
fo r  m an  w ho d esires  good loca tion , or, 
w ill 3ell d ry  goods, shoe o r h a rd w a re  
s to ck s  sep a ra te ly . A ny o th e r  in fo rm a
tio n  w a n ted  w ill be  g iven  p ro m p tly  on 
rece ip t o f le tte r .  A d d ress  No. 800, care  
M ichigan T rad esm an . 800

F o r Sale—A nice  level fa rm  of over 
one h u n d red  ac re s  ju s t  th re e  m iles from  
O tsego. Good build ings. P le n ty  o f t im 
ber. F o r  sa le  o r exch an g e  fo r a  s tock  
of m erchand ise . A ddress  A. D . H a n 
cock, C edar Springs, M ichigan. 811

B ig  B arg a in —On a cco u n t of m y being 
com pelled to  go to  w ar, am  forced  to  
m ake  im m ed ia te  d isposa l of m y g en era l 
s to re  of g roceries, sh e lf h a rd w a re  an d  
d ry  goods, n o tions  a n d  m ach inery , lo
c a ted  on a  five co rners . A ll p ike  ro ad s  
lead  to  th is  s to re . T h e  s to ck  w ill invoice 
ab o u t $8,000. T h e  b u ild ings  a re  va lued  
a t  a b o u t $7,500. I  w ill sell a ll a t  a  
g re a t  sacrifice. S a les a g g re g a te  a b o u t 
$35,000 p e r  y ear. A ll th e  bu ild ings a re  
in firs t-c la s s  cond ition . A ddress  th e  
ow ner, J .  S. M orrow , L yons, Ohio. 821

W ill p a y  h ig h e s t p ric e s  fo r  m e r
chan d ise  o r s to ck s  of a n y  kind . H a rry
O ppenheim , 249 H ag u e  Ave., D e tro it, 
M ichigan. P h o n e  N o rth  5640. 812

W an ted —C lo th ing  sa le sm an  fo r exclu 
sive  m en’s s to re . P e rm a n e n t position  for 
r ig h t m an, F lem in g  C lo th ing  Co., I th aca ,
M ichigan._____________________________813

W an ted —B u sin ess  m an  w ith  $4,000 to  
ta k e  h a lf  in te re s t  in sh ing le  m ill and  
tim b e r w ith  co m p e ten t m an  th a t  can  
han d le  p ra c tic a l end. P acific  B each  
S hingle  Co., M oclips, W ash . 815

Special sa le s  fo r re ta il  m erch an ts . 
T rad e -b u ild in g , s to ck -red u ctio n . cash  
ra is in g  an d  closing  o u t sales. N o rth e rn  
Sales Co., Box 123, T rav e rse  C ity, M ich.

816
Look Q uick—$600 cash , b a lan ce  tim e : 

if you can  m ake  can d y  i t ’s  a  m in t; 
re s ta u ra n t ,  ice c ream , so ft d rinks , candy , 
e tc .; room s above could be  U3ed as  
ho te l; 800 p o pu la tion ; no ho tel in tow n. 
D on’t  h e s ita te . T h is  is a  genu ine  b a r 
ga in . P o s t office box 156, D ex ter, Mich.

819

H otel F o r  Sale—F u rn ish in g s  o f 24 
room s; do ing  good business  in a  su m m er 
re so rt tow n and  coun ty  s e a t: ch eap  re n t 
and  long lease  o r can  be bought re a so n 
ab le ; boa ting , b a th in g , fish ing  an d  h u n t
ing; a  ra re  o p p o rtu n ity  a t  th e  p rice  
fo r quick  sale. C has. B ingham , P rop ., 
H arriso n . M ichigan. L. Box 95. 834

W an ted —S econd-hand  cash  re g is te r , 
fo r  cash . A ddress A. F . H u n t, 215 So. 
W ash in g to n  Ave., S ag inaw . M ich. 767 

G eneral H a rd w are  B usiness—In  p ro s 
perous tow n ; a  good, c lean  business , t in  
a n d  p lum bing  stock , w indm ills and  well 
supp lies; do ing  a n  exce llen t b u s in ess ; 
p ro sp ec ts  n e v e r b e tte r :  $5,000 will hand le  
deal. B es t a n d  la rg e s t bu ild ing  in tow n. 
W a n t to  re tire . L o u ch a rd  H a rd w are  Co.. 
D es M oines, N ew  M exico. 820

P a y  sp o t c ash  fo r  c lo th in g  a n d  fu r 
n ish in g  goods stocks. L. S ilberm an , 106
E. H ancock , D e tro it.___________  608

C ollections—W e collect anyw here . Send 
fo r o u r  “ N o C ollection, N o C h arg e” ofTer 
A rrow  M ercan tile  Service. M u rray  B u ild 
ing, G rand  R apids. M ich, 390
. C ash  R eg is te rs—W e offer excep tiona l 
b a rg a in s  in  re b u ilt  N a tio n a l o r A m erican  
re g is te rs . A lso fireproof c re d it sy stem s. 
All m ak es. W e buy, sell o r exchange. 
W e c a r ry  a  fu ll line  of supplies. A ddress 
T h e  J . C. V ogt S ales Co., S ag inaw . 
M ichigan._____________________________335

E a rn  $25 w eekly , sp a re  tim e, w ritin g  
fo r new spapers, m agazines. E xperience  
u n n ecessa ry ; d e ta ils  free. P re s s  S ynd i
ca te . No. 571, S t. Louis. Mo._______ 803

H E L P  W A N T E D .  ~
W an ted —A  sa le sm an  w ith  som e Cash 

R eg is te r  experience. T he J . C. V ogt 
S a les Co., S ag inaw . M ichigan. 829

W A N T E D  SA LESM A N  — E xperienced  
in se lling  m edicine, g ro ce rs ' d rugs , ex 
tra c ts ,  sp ices, coffee and  tea . C om m is
sion basis , d raw in g  acco u n t fo r expenses.
T he M oore Com pany, T em perance. M ich
ig a n __________________________  826

P O S IT IO N  W A N T E D  
W an ted —P o sitio n  in  h a rd w a re  sto re . 

H av e  h ad  a  n u m b er of y e a rs  o f e x 
perience. A ddress No. S33, care  M ichi- 
g an  T rad esm an ._____ 833

W an ted —P o sitio n  in  g ro ce ry  o r g en e ra l 
s to re . H av e  h ad  th ir ty  y e a rs ’ e x p e r i
ence in g en era l m e rch an d ise . A m  fully  
qualified to  m an ag e  o r  help  m an ag e  m e r
c an tile  .business. Do you w a n t such  a 
m an ?  A ddress  No. 762, c a re  M ichigan 
T rad esm an . 762
S E E  N E X T  P A G E .  “ “

A d v e rtisem en ts  received  too  la te  to  ru n  
on th is  page  a p p e a r  on th e  follow ing 
page.

COLEMAN (Brand)
T erp en e less

LEM ON
and Pure High Grade

VANILLA EXTRACTS
Made only by

FOOTE & JENKS
Jack so n , Mich.

Chocolates

Package Goods of 
Paramount Quality 

and|
Artistic Design
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WINDOW WORTH LOOKING AT
No so very long  ago we saw a m ost 

in te res tin g  window. I t  was doubly 
in te res ting  because we had w atched 
the sam e place a few m onths before 
and now proved to  our satisfaction  
th a t the dain ty  trim m ings from  day to  
day w ere no t spasm odic—m erely 
s tre tch ing  over a certa in  season—but 
th at the changes m ade last fall about 
every o th er day w ere still going on; 
and m ore, th a t the passers-by  had not 
lost a b it of th e ir in terest.

A m eat m arket is about the last 
place w here we would look for an 
artistic  w indow trim , yet the  p ro 
prieto r had in th is instance so a r
ranged his goods th a t people actually 
flocked around  them . W h at was more, 
he was ge ttin g  resu lts , for inside he 
and his clerks were kept busy w eigh
ing and w rapping  packages, the  price 
cards a t every poin t leaving only the 
tw o details to  be looked a fte r individ
ually.

On one side the w indow was always 
tilled w ith choice cuts of m eat a r 
ranged artistica lly , and w ith a bit ot 
green  tucked in here and there  to  add 
to  the  cool and fresh effect. O ne day 
it m ight be steaks of various sorts. 
A nother roasts. A lways there  were 
the renew ed w indows at least six 
tim es a week.

On the o th er side w ere sea and lake 
foods. Even the fish sold at every 
en terp ris ing  dealers would m ake an 
in te resting  display if really  displayed. 
In the instance cited there  was usu
ally a cen tral geom etric  figure of 
som e small com ponents, such as scal
lops, o r tiny  fish. O utside of these 
a row  of craw ling  lobsters or crab« 
som etim es appeared. O r the center 
was again a m am m oth salm on and 
around it w ere circled o th er fish of 
sm aller size. People soon learned to  
look for som ething w orth  looking at 
in th at co rner and they  w ere seldom 
disappointed.

FOOD RADICALISM TABOO.
In  the old days adu lteran ts, even 

of unquestioned w holesom eness and 
purity , even when actually  sta ted  on 
labels—w ere s tric tly  taboo. T o-day 
the food ad m in istra to rs are urg ing  
adu lte ra tion  and even com pelling it. 
Mixed flour in the form er years was 
abh o rren t to  the Food  A dm inistra
tion—and n a tu ra lly  backed up to  the 
lim it by the “hard  w heat crow d”— 
w hereas now  people are sent to  jail 
for using  flour con tain ing  m ore than 
50 per cent, w heat and on som e days 
w heat m ust not be eaten a t all.

W hen we can use sugar syrup and 
glucose and even saccharine in place 
of cane sugar and find it good: when 
we eat m eats th a t w ere form erly  
frow ned upon and like them ; when 
we are forced to  m ake th ings into 
flour th a t we were form erly  told were 
only fit for cattle  o r  swine, the logi
cal question is, w hy wrere they  all 
prohibited in the past?  T hese ques
tions reac t against the com m ission
ers w ho preached the old doctrines.

BETTER BUYING.
The wise business man will carefully 

analyze his business. He will cut 'all 
waste, eliminate the unnecessaries and 
practice economy in all things. He will 
anticipate his requirements far enough

in advance so that congested trans
portation facilities will not prevent 
keeping his stocks fresh and complete. 
T hrift and economy that curtails effi
ciency will not help business. There
fore, the dealer will watch carefully 
that his practices of th rift do not 
interfere with the business routine, but 
help it run more smoothly. His econ
omies should show profits as well as 
savings. This can be done by better 
buying rather than less buying. Elim
inate the things that are a drain and 
employ those that bring a gain. T hat’s 
economy.

Venice, th roned  on her thousand 
isles—and her tens of thousands of 
piles—has found difficult the  task  of 
p ro tec tin g  a rt treasu res w here the 
foundations of the buildings will not 
support heavy m asonry, sandbags or 
ironw ork. T he sea-w edded city has 
appropria te ly  tu rned  to  seaweed, 
woven m attresses of th is m aterial 
having been found to  be light, a lm ost 
fireproof, elastic, and an excellent 
p ro tection  against e ither concussion 
or hits by m issiles. T he m osaics in 
St. M ark’s are, w ith equal ap p ro 
priateness, w rapped in sailcloth, for 
a sim ple canvas curta in  y ielding be
fore an explosion is a real safeguard, 
even to  glass. Stained glass windows 
have been im bedded in cotton , and 
w ater-pipes laid th ro ughou t the Basi
lica. D bge’s Palace, Royal Palace, 
and o ther buildings. B uttressed  and 
w rapped to  m eet A ustrian  bom bs, 
the sea-city is a sea-city  still; and 
doubtless over m any a m issile that in 
London o r Paris would sh a tte r a 
street the  w 'aters of a canal close w ith 
a m ere gurgle. N ot all the reliance 
is on light pro tective agencies; the 
w inged horses and the finest eques
trian  statue in the w orld have been 
rem oved, and an Italian  lec tu rer has 
recently  told England of how  m ason
ry, w ith paraffined cloth to  p ro jec t 
the hues of old stone, has been used. 
But Byron, who a cen tury  ago called 
the A ustrians both  “ H uns” and “b a r
barians,” could pen a new' stanza on 
Venice and the sea.

T he p latinum  scarcity, it appears, 
is going to  have a d istinct influence 
in shaping the contem plated  luxury 
tax on jew elry. T he supply of white 
gold, as the B razilian Indians used 
to  call it, had been p re tty  nearly  cut 
off by the troubles in Russia, and, 
latterly , by the G erm an invasion. 
South A m erica still produces 30,000 
ounces yearly, which is but a sm all 
p a rt of w hat the E n ten te  needs for 
its various war industries. F o rtu 
nately, chance arranged  it before the 
w ar th a t platinum  becam e the m ost 
fashionable m etal for the se tting  of 
diam onds, and, at the same time, saw 
to it th a t A m ericans were p rosperous 
enough to  buy endless am ounts. In  
those days a m an w ho bought his 
wife a diam ond4studded lavalliere 
didn’t know  th a t he was at the same 
tim e perform ing  a patrio tic  duty. But 
now  it appears th a t he w as—th a t is 
to  say, if he can persuade his wife 
to  hand over the se ttin g  of said bit 
of jew elry  to  the  G overnm ent.

W e all squander m oney on schem es 
th a t w on’t work.

Suggestion Instead of Compulsion.
For the doing of many things which 

,vyar conditions call for, it is curious 
to note how far suggestion rather than 
compulsion has been effective. Perhaps 
the best illustrations of this hav^-been 
in connection with the Food Adminis
tration, although they are by no means 
confined to this. A case in point arose 
the other day which had to do with 
corsets. In the making of these a rti
cles steel is essential. In view of the 
quantity of that metal absolutely re
quired for war needs and the neces
sity, therefore, of conserving supplies 
of it, the question was raised as to 
whether it would not be advisable to 
cease furnishing it to the makers of 
corsets. If  a hard and fast line were 
to be drawn between essentials and 
non-essentials, doubtless the preponder
ance of opinion would put corsets in 
the latter class. But, in this as in other 
instances, the circumstances called for 
something different than drastic action. 
It would not do to destroy so large 
an industry, nor would it be advisable 
to put to inconvenience the great mass 
of the feminine population accustomed 
to rely on stays. It appeared, further
more, that the tonnage of the steel 
vyhich went into the making of cor
sets was trivial when compared with 
the total output. So the suggestion 
was made that, in order to conserve 
both labor and materials, the manufac
turers content themselves with getting 
out only a few models. This seemed 
to appeal to all as reasonable, and so 
another obstacle was surmounted.

Eating Into Egg Stocks Begins 
Early.

A ccording to  close observers of the 
egg m arket, the “tu rn  of the  tide” 
in the m atte r of sto rage egg stocks 
has a lready set in, fully a m onth 
ahead of the trad itional tim e and 
suggestive of a possible egg shortage 
nex t w inter.

A ccording to  the Bureau of M ar
kets, N ew  Y ork storage stocks reach
ed their high point Ju ly  3, when they 
am ounted  to  962,534 cases. On July 
6 th is reserve had been reduced to 
960,700 cases— only a slight differ
ence, but rem arkable at th is season, 
since reduction early  in Ju ly  is un 
precedented. B oston appears to  have 
reached the heigh t of accum ulations 
June  26, when there  were reported  
there  463,138 cases. Since then m ore 
eggs have been taken out of storage 
in B oston than  have been added. 
C hicago's high po in t tof 1,553,183 
cases in storage was reached June 
28, since when th ere  has been a re 
duction of some 28 000 cases. Ph ila
delphia appears to  be keeping about 
even at the m om ent. A t all of these 
m arkets the height of accum ulations 
is usually reached about A ugust 1.

Bottom Facts From Booming Boyne 
City.

Boyne City, Ju ly  15—Jo  Kozency, 
who closed his shoe store  last spring  
to  take a position w ith the  W estern

M ontana L and Co. as in te rp reter, 
handling Chicago, Milwaukiee & St. 
Paul lands in W estern  M ontana and 
Idaho, has re tu rned  to Boyne City 
and will re-open his store. He will 
retain  his connection w ith the W est
ern land Co. and will also be active in 
the sale of N o rthern  M ichigan farm  
lands.

W . S. Shaw and family have re 
tu rned  to  Boyne C ity for the  sum m er. 
Mr. Shaw will spend as m uch tim e as 
his business in te res ts  will allow in 
this tow n. Mrs. Shaw is an active 
p rom oter of and w orker in all the 
patrio tic  activities o f the  city.

T he Boyne C ity L aughrey  E nam el
led Silo Co. perfected  its o rgan iza
tion and elected officers last week. 
F rank  K aden is P residen t, C. C. 
Schaub V ice-P resident, C. I. Bel
lam y Secretary  and S. G. F lem ing 
T reasurer. T he com pany has p u r
chased the E lm  C ooperage Co. lots 
and the w ork of building has begun 
under the direction  of Jo h n  McAfee. 
T hey  are expecting  to  be in operation  
w ithin th irty  days. Maxy.

Plain White Skirts Wanted.
The separate skirt trade is experi

encing just now quite a widespread de
mand, it is said, for plain white skirts 
of various materials. Linens, of course, 
figure prominently in this business, but 
pique, duck, cotton rep, and light
weight white corduroy are coming to 
the fore rapidly. Mlany of the skirts 
are made with the opening in front, 
and are fastened with large pearl but
tons extending from waist to bottom 
hem. Patch pockets of many shapes 
and sizes are also used a great deal.

San Diego, poetical and dreaming 
city has been transform ed into an in
tensely active center of war prepara
tion. One of the most peaceful sea
side towns of America, it now presents 
day and night a military pageant. U n
cle Sam commandeered its famous 
sapphire skies for his aviators, its mesa 
for a camp, its landlocked harbor for 
marine bases, and there the battleship 
Oregon is spending a discreet old age 
as a training ship. A ten-million dollar 
shipbuilding plant will soon bring 
smokestacks, but dwellers on the ger
anium-bordered avenues do not mind. 
They are glad that our boys find San 
Diego good for work as well as p lay ; 
and they welcome French officers, 
Canadian aoes, Mfcxican vaqueros, 
Navajos from the desert who have ex
changed blankets for khaki, cow- 
punchers in navy middies, and all of 
our soldiers, sailors and birdmen who 
come, offering sunlight for toil and 
music and lemon blossoms later.

N o doctor can cure w hat ails you 
if you have a mean disposition. 
_________ BU SIN ESS CH ANCE8._________

F o r Sale—On acco u n t o f w ife’s h ea lth  
will sell b e s t g en e ra l d rygoods line— 
hosiery , un d erw ear, co a ts , m illinery , la 
d ies ' an d  ch ild ren 's  re a d y -to -w e a r . All 
f irs t-c la ss  s tock . Invoice  $6,000. Cash 
p rice  $4,000. E. H . C ronson, S 'pringport, 
M ichigan._____ _________  818

F o r Sale—G rocery  an d  b a k ery  b u sin ess  
in good live Illinois c ity  of 18,000. O r I 
w ill sell a  com plete  b a k ery  o u tfit alone 
if you w ish  to  m ove it  a w ay  from  th e  
city . H ave tw o  s to re s  a n d  w ill sell one 
cheap  on acco u n t o f th e  p re s en t help 
sh o rtag e . Low  cash  p rice  fo r qu ick  a c 
tion . R. C. A rth u r , S trea to r , 111. 835

Harper’s Special Sales Are Breaking the Record for Results
P R O F IT A B L E  S E R V IC E ;  ren d ered  to  R eta il M erchan ts . S ix teen  y e a r s  con
d u c tin g  T rad e  B uild ing , S tock  R eduction  an d  C om plete C losing  O ut, A d v e r
tis in g  Special Sale C am paigns, w ith  a  record  of h av ing  sold s to ck s  n e ttin g  
m ore th a n  100 cen ts  on dollar. A re you In te res ted ?  F o r p a r tic u la rs  m en tion  
size of s to ck  an d  ob jec t of sale.

C. N. H A R P E R  A  C O M P A N Y ,  IN C ., 905 Marquette Bldg., Chicago, III»


