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T h e P eace of th e  P in e

Take me far! Take me away!
Take me where the pine boughs sway 
Far from city noise and din 
To some forest—deep within 

Let me hear 
Yet more near

Just' the sough song of the pine.

Take me to some ancient wood  
Of Nor ways, which have centuries stood. 
Let me their full stature see 
In arborous democracy.

Dare a peer 
There appear

In the councils of the pine?

Like some sure and guiding star 
Do the pine trees lure me far 
Till by them around beset 
There the world I quite forget.

Then I hear 
When they’re near 

That soft soughing of the pine.

Take me where the temples are 
Out among the pine afar 
Let me breathe their incense sweet 
Hallowing those shrines replete.

Nor a fear 
For He’s near 

In His temples of the pine.

Take me to that quiet land 
Where the peaceful pine trees stand, 
Where no shell of battle is 
Shrieking out death's rhapsodies.

Drum nor spear 
Become my bier 

In the peaceland of the pine.

Charles A. Heath.
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LET T H E  iGUILTY SUFFER.
You spied for th e  Day, you lied for the  

D ay
And woke th e  D ay’s red  spleen, 

M onster, w ho asked Clod’s aid  Divine, 
T hen  s trew ed  H is seas  w ith  th e  ghastly  

m ine;
N ot all th e  w a ters  of all the  R hine

Can w ash th y  foul hands clean.
And it is for such a criminal as this 

th at we hear people speaking a kindly 
word. The prem ature celebration of 
the w ar’s end brought out all the 
populace, brought out also m any ex
pressions of opinion from  all classes 
of our people. Many there were who, 
while rejoicing over the great vic
tory, felt called upon to throw  in a 
good word for the Kaiser.

The w orst ill one man could wish 
this m onster in human form, whose 
soul is red to blackness with the 
g reatest crimes of the century, was 
that he m ight be banished to the 
island of St. Helena, there to live out 
the rem ainder of his days on the spot 
where the g reat Napoleon concluded 
his life in sorrow  and rem orse for 
some of his past misdeeds. But there 
can be no com parison between N a
poleon and Kaiser W illiam.

I t m ust not be forgotten th at guilt 
is personal and th at while Kaiser W il
liam stands before the world the con
victed m urderer of thousands of his 
fellow beings, he is not the only crim 
inal who should be brought to  the bar 
of justice and made to forfeit his life 
for deeds done that would bring the 
blush of shame to  the face of a La- 
F itte, an A ttila  or a W irz.

T here are m ore than half a thou
sand German officers who are guilty 
before God and man of crimes which 
m erit the gallows. Now th at victory 
has crowned the Allied arm s is it meet 
that we should show our chivalry and 
generosity over the beaten enemy so 
far as to forget and forgive all that 
bloody past reeking with hideous 
crim es which have made the whole 
world shudder?

T here are certain laws recognized 
by all civilized nations w ith regard 
to the m anner of carrying on war

which we all admit is bad enough in 
itself w ithout adding a frightfulness 
which put to shame the scalping Sioux 
of Am erican history. H isto ry  tells of 
the hanging of a num ber of Sioux 
chiefs in M innesota some years ago 
for crimes com m itted against white 
settlers. These chiefs were adjudged 
to  be m urderers and suffered accord
ingly. Now th at we have come to the 
end of this world war, can it be that 
we are to  have no personal punish
m ents m eted out to the boss crim inals 
of all ages?

W e demand not vengeance but ju s
tice. Unless this is done then the 
boys who went from  Am erican homes 
to  fight in foreign lands, m any of them  
to die on the field of battle, have 
laid down their lives in vain. N ot 
only that, but the dead and m utilated 
m others, young girls and helpless 
babes of France and Belgium have no 
recompense, but have m erely been 
slain to make a Germ an holiday while 
all the world condones the awful 
crime.

Full well do I rem em ber the closing 
days of the Civil W ar, when the vic
to rs began to speak of peace w ithout 
justice. Once the South was down and 
out, the victorious N orth was ready 
to forgive. And this they did in a 
wonderful measure. A fter four years 
of war for the disruption of the 
Union, the rebels were perm itted to 
come back with not a leader in all 
the South brought to the bar of ju s
tice for his treason.

W ell and good, perhaps. Political 
crim es m ay be forgiven. T he assault 
upon the Union was forgiven our 
Southern brethren, but there was one 
crime, th a t of m urder, which had to 
be investigated—the crime of Ander- 
sonville. Every old soldier rem em 
bers that, and of the m any starved 
and dying boys who came forth  only 
to die on the hom eward journey.

I t was a German who was the keep
er of th at prison and he was placed 
under a rre s t charged with m urder. 
T'he charge was made to stick and the 
cruel perpetra to r of those unnamable 
crimes against our boys in this South
ern prison was duly and judiciously 
hanged.

In the present instance there is a 
much greater demand that justice be 
m eted out to the men of German 
blood guilty of the m ost awful crimes 
known to hum an ingenuity. I t  would 
be for the welfare of future genera
tions th at a court of justice, m ilitary 
or otherw ise, be organized to try  these 
boss crim inals of the world.

Undoubtedly, so far as property 
consideration goes, there will be am 
ple stipulation th at Germ any shall 
make the losses good. She can not 
make good w ith m oney the crimes 
against wom anhood that lay a t her

doors. She can not restore one little 
life of innocent babyhood that she 
sacrificed on the altar of her magnifi
cent (?) Kultur. She can not make 
amends with money for the palpitat
ing baby girls and boys run through 
with German bayonets and carried 
aloft to send te rro r to the hearts of 
those who opposed the H un invasion 
of Belgium.

Evidence has been collected that 
convicts one German general of order
ing th irty  girls to be carried off as “or
derlies” to his officers. T hen there 
are those 117 civilians shot by order 
of another German officer. One thou
sand Roum anian children shot be
cause they “conspired” against an
o ther German general.

W ere these acts of civilized w ar
fare or plain unvarnished m urders?

T here should be no peace and for
giveness for these cowardly, con
tem ptible outlaws who have sinned 
against everything, both hum an and 
divine. Punish no German because 
he upheld the cause of his country or 
em peror, but, in the name of all the 
m artyrs dead and all the orphans, 
widows and cripples living, victims 
of German frightfulness, we call for 
swift, condign punishm ent, either in 
the electric chair or at the end of a 
hempen cravat.

T H E  L IO N ’S SHARE.
No one shows any disposition to 

complain at anything Uncle Sam and 
Mr. H oover ask, but with the scarcity 
of fruit, both dried and canned, and 
with all canned goods comm andeered 
in dom inating quantities, there  is 
some questioning of the statistical 
fairness of Uncle Sam ’s m ilitary 
cache. Everyone wants the “boys 
over th ere” safely and surely taken 
care of, even if folks at home have to 
go w ithout, but- with a m ore than 
norm al crop on m ost things, there is 
some questioning of the necessity for 
tak ing 45 to  60 per cent, of the pack 
to supply about 4 per cent, of the 
population of the United States.

In France and England no meals 
are served after 9 o’clock at night, 
and in both countries public eating 
places are closed for a definite period 
during the afternoon. O ur people, 
who have been spared so much of the 
hardships which the French and 
English have undergone, should be 
glad to cut out all fourth meals and 
be content with the three simple 
ones which are enough for health. 
Let the three be eaten in the home, 
or in the public eating places, or let 
one be a social function; w hatever 
they are, make them  simple, plan 
them  in accordance with patriotism  
and intelligent food conservation, 
and limit them  to three,

W OOL SITUATION CLEARING.
It is generally recognized th at the 

advent of peace will have an immedi
ate and*decided effect on the wool sit
uation. . The consum ption of the 
m aterial for war uses will be speedily 
checked, even though the same num 
ber of men be kept in the service. 
Long ago the Q uarterm aster General 
showed that the quantity of wool re
quired for men in active warfare was 
much above that needed by them 
while in camp. Supplies of the
material are sure to increase. For 
that m atter, im ports during Septem 
ber, the last m onth for which reports 
are available, were very satisfactory. 
They were about double those in the 
corresponding m onths last year. For 
the nine m onths ended with Septem 
ber over 330,000,000 pounds of wool 
were imported. Provision is now
m aking for more tonnage to  carry 
goods to  Argentina. On the return  
trips wool will doubtless be brought 
in. It may safely be taken for granted 
that the turn of the year will see 
ample supplies for civilian needs. P er
haps it 'is a realization of this fact 
that has caused jobbers to show a 
disposition to unload their holdings 
w lrch are by no m eans small. M an
ufacturers of woolens, on the other 
hand, are disposed to believe that 
prices can be upheld because there is 
to be no immediate reduction in the 
cost of wool and because labor cost 
will continue high. T hey are, how
ever, inclined to  rate  the la tter ele
m ent above w hat they should, as ex
tra  labor cost in a yard of fabric in 
these days of autom atic m achinery is 
not the factor it used to  be.

Prohibition scored its g reatest State 
victory by winning Ohio, the fourth 
S tate in the U nion; the conquest of 
five o ther states a t the same time 
brings alm ost tw o-thirds of the whole 
roster into the “dry” column. In  the 
entire te rrito ry  w est of the M issis
sippi, with tw enty-tw o states, only 
four—Missouri, California, Louisiana, 
and Texas—remain open to  the sa
loon. Of these, Texas went “dry,” 
but has just had hef law declared 
invalid, while both Texas and Louisi
ana early ratified the N ational prohibi
tion am endm ent. E ast of the M issis
sippi and South of the Ohio is, an
other alm ost unbroken expanse of 
prohibition territo ry , the rem aining 
“wet” states of K entucky and M ary
land having also ratified the prohibi
tion amendm ent. Short of an astound
ing reversal, the ratification of the 
pending am endm ent seems inevitable. 
There are th irty -th ree  or th irty-four 
states “dry” by their own action, and 
five “w et” states have approved the 
amendm ent,

/
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GERM A N Y ’S D O O M  SEA LED .

Invasion of Belgium Foul T h ru st of 
Coward.

Now that Germ any lies p rostra te  
a t the feet of the civilized world and 
every man who sym pathizes with 
Germ any stands indicted a t the bar 
of eternal justice as a liar, coward 
and craven, it m ay not be out of o r
der to  call attention  to  the date on 
which Germ any lost the war. I t  was 
four years ago A ugust 4, a t a point 
near Gemmenich, a village southwest 
of Aix-la-Chapelle. I t  was then and 
there  that the first gray uniform  
crossed the frontier from Germ any 
into Belgium.

An hour before and it was not too 
late for Germany to  win the w ar or 
a t least to lose it with honor. An 
hour afterw ard and Germ any was 
doomed. W hat has befallen her since 
th at 4th of A ugust and the penalties 
she m ust pay for her perfidy were 
predeterm ined from  the fatal instant 
of th at sum m er m orning when the 
first German soldier trod  where P ru s
sia had prom ised he should never go. 
T here is not a German killed since 
that day whose fate was not w ritten 
a t Gemmenich.

I t  was not m erely th at the inva
sion of a land guaranteed perpetual 
neutrality  brought Great Britain into 
the fight and turned into a world war 
what Germany had hoped would be 
a small, swift and easy campaign. I t 
was the exposure of Germany her
self. Know of her what we may to 
day, we thought of her otherw ise five 
years ago. She had throw n about 
herself a m antle which hid the sword 
and the thick, studded boots. She 
w orked 'a t science and played, in a 
grotesque way, a t art. She sang and 
thum ped the piano. She cleaned her 
streets and washed her children’s 
faces. M any persons in America and 
England believed that she was effi
cient and th at her very verboten 
signs were guides to the ideal life. 
Even as the K aiser reviewed his 
armies he babbled of peace; peace, 
to  believe him, was the first object 
of his life.

Gemmenich showed us that what 
we thought was a fat, m oral lady 
playing the piano was really a bes
tial male Prussian, a coward as well 
as a liar and a pervert. W e do not 
know of any w riter who has con
densed the proof of Germ any’s false
hood and cowardice into so few words 
as Von Bethm ann-Hollw eg, who, as 
Chancellor of the empire, spoke as 
follows to the R eichstag four years 
ago this afternoon:

Gentlemen, we are now acting  in 
self-defense. Necessity knows no law. 
O ur troops have occupied Luxem burg 
and have possibly already entered on 
Belgian soil. (T he speaker knew 
that the invasion had begun.)

Gentlemen, th at is a breach of in
ternational law.

T he French governm ent has notified 
Brussels that it would respect Belgian 
neutrality  as long as the adversary 
respected it. But we know th at France 
stood ready for an invasion. France 
could wait, we could not. A French in
vasion on our flank and the lower 
Rhine m ight have been disastrous. 
Thus we were forced to  ignore the 
rightful p ro tests of the governm ents 
of Luxem burg and Belgium. The in

justice—I speak openly—the in jus
tice we thereby commit we will try  to 
make good as soon as our m ilitary 
aims have been attained. He who 
is menaced as we are and is fighting 
for his all can only consider the one 
and best way to  strike.

There stood the g reat Germ an em
pire, intensively trained in the a rts  
of w ar for fo rty  years, pleading cow
ardice in extenuation of her broken 
word. “France could wait, we could 
not!” A brave man, B ethm ann-H oll
weg; unless he knew before he spoke 
that the whole nation had sunk to 
the imm oral level of the cowards who 
invaded Belgium because they feared 
th a t on a  fair field France would 
have beaten them ! I t  is curious th at 
in the whole record of German sta te 
craft in the w ar the Chancellor’s con
fession of his em pire’s degradation 
stands out alm ost like a clean thing.

The Chancellor did not deceive the 
people except in his implication that 
France would have struck through 
Belgium if Germ any had not. H e did 
not deceive himself, either. H e knew 
the cowardice of Germany. I t  is

probable th at he believed, as the 
Junkers believed, th at England, too, 
was a coward. Prince LichnOwsky 
had told them  the tru th  about E ng
land, but they had not believed. In 
the years of K ultur they had forgot
ten what honor was like. They chose 
to credit the stories that England 
was torn  w ith dissensions, threatened 
w ith rebellion in Ireland and India, 
nervous from labor troubles, and not 
only physically unprepared for war 
but m entally and m orally unfit for 
war. Even the telegram  of Sir E d
ward Grey, comm unicated on the day 
of Belgium’s invasion to the German 
governm ent by the British A m bassa
dor a t Berlin, did not) dispel the 
illusion about G reat B ritain:

In view of the fact that Germany 
declined to give the same assurance 
respecting Belgium as France gave 
last week in reply to  our request made 
sim ultaneously a t Berlin and Paris,we 
m ust repeat th at request and ask that 
a satisfactory reply to  it and to my 
telegram  of this m orning be received 
here by 12 o ’clock to-night. If not, you 
are instructed to ask for your pass
ports and to say that his M ajesty’s 
Governm ent feel bound to take all 
steps in their power to  uphold the 
neutrality  of Belgium and the observ
ance of a trea ty  to  which Germ any is 
as much a party  as ourselves.

Even th a t m em orable document 
did nd t cbnvjnce Germ any th a t eom-

mon honor still lived across the 
Channel. T he Foreign Secretary, Von 
Jagow, a m ere tool of the Kaiser, 
took it mechanically; but Von Beth- 
mann-Hiollweg added to  the sum of 
German cowardice. Brave as he had 
been in the Reichstag, he whimpered 
to Sir Edward Goschen when he saw 
that “12 o’clock to -n igh t” on paper. 
This account of the conversation is 
Goschen’s, but the German Chan
cellor later confirmed the E nglish
m an’s version:

I found the Chancellor very agita
ted. His Excellency at once began a 
harangue which lasted for about 
tw enty minutes. He said that the 
step taken by his M ajesty’s govern
m ent was terrible to  a degree; just 
for a word—'‘neutrality ,’ a word 
which in war time had so often been 
disregarded—just for a scrap of paper 
Great Britain was going to make war 
on a k :ndred nation who desired 
nothing better than to be friends 
with her.

W hen he added th at it was a m at
te r of “life and death” to  Germany 
to advance through Belgium, the 
British Am bassador replied th at it

was “a m atter of life and death for 
the honor of Great Britain th at she 
should keep her solid engagem ent to 
do her Utmost to  defend Belgium’s 
neutrality  if attacked." H er utm ost! 
Aye, she has done it!

A last gasp from the German 
Chancellor: “But a t w hat price will 
that compact have been kept? H as 
the British Governm ent thought of 
that?” Sir Edward Goschen replied 
that “fear of consequences could 
hardly be regarded as an excuse for 
breaking solemn engagem ents,” but 
these words were lost. The German 
Chancellor had abandoned him self to 
the contem plation of the tru th : that 
m orning Germ any had been beaten 
when a soldier stepped across a line. 
How long the decision m ight be in 
dispute Bethm ann-H ollw eg could not 
know, but he m ust have known that, 
cheating, Germ any had loaded the 
dice a t the w rong side. If  she had 
struck fairly at France England 
would have had to  stand by, neutral, 
The seas would be open to  Germany. 
If  France had violated Belgium’s neu
trality—as Germ any professed to  be
lieve she intended to  do— England 
would have attacked France, keeping 
th e  pledge made in the T rea ty  of 
London. But now, because England 
weighed a pronjise abd not the price

of keeping it, there  could be no sw ift 
stroke a t lone France, no dash east
ward to  subdue Russia.

The item s a t which we have glanced 
were not all or even the m ost im
p o rtan t acts of Germ any’s dawning 
tragedy. I t  was not m erely th a t she 
revealed herself to the world, but 
th a t she revealed herself to  herself. 
T he m oving pictujre o f K ultur, of 
fake idealism, of hum aneness, which 
she had unreeled before our charitable 
eyes was stopped, and stopped for
ever. T he film, exposed m om en
tarily to the flame of tru th , exploded 
and left on the screen the hideous 
picture of Germ any as she was. No 
m ore sham for a naked nation. In 
went the unm asked Prussian to  ou t
rage and m urder, to  bind and burn. 
Rape, slavery anu to rtu re  came forth  
from the caves of inhibition. W hen 
a governm ent violated the word of 
the world, why should the individual 
check his passions? All the world, 
a t first unbelieving, watched the p ro
cession of horror, and then, against 
its wishes, against all the  ingrained 
faith th at the long years had stored 
within the hum an breast, the world 
saw th at it was dealing w ith nothing 
less than a m onster.

England, unlike the United States 
—'which should have declared w ar on 
Germ any the same day England did 
and for the same reason—kep t' her 
“solid engagem ent to do her u tm ost.” 
In  a million graves are men of the 
British empire who did not consider 
the price at which the com pact would 
be kept. T heir lives for a scrap of 
paper—and welcome! W hen we think 
th at we have won the war—and no
body denies th at it is Am erican men 
and food and ships and guns that 
contributed to  the u tte r collapse of 
Germany—let us look back to  the 
4th of August, 1914, and rem em ber 
what nation it was th at stood between 
the beast and his prey, scorning all 
his false offers of kindness to  Bel
gium, his prom ises not to  rob France, 
and his hypocritical cry of “kindred 
nation” to  the E ngland he really 
hated.

A ugust 4 then is not alone E ng
land’s day. I t  is the day of the open
ing of the w orld’s eyes to  the crim 
inality of Prussia. I t  is the anniver
sary of Germ any’s loss of the war. 
W e—America, France, England, Italy  
and the rem ainder of us—have won 
it, but Germ any lost it herself with 
the one stroke at Gemmenich. She 
believed it a m asterpiece of cunning. 
I t  was the foul th ru st of a coward 
and the deliberate m istake of a fool.

Can N ot Blame It.
The hotel was not a very good one 

and the traveling men knew it. N ever
theless, they were obliged to  go there  
when they came late a t n ight into the 
little town. In  the middle of the 
night one of them  was dimly consci
ous th a t som ething was wrong. Sud
denly he realized th a t the trouble 
came from  a leaking gas jet.

“Wah;e up, Bill!” he shouted, shak
ing his friend violently, “the gas is 
escaping!”

“W ell,” growled Bill, “can you 
blame it?”

D IE D  O N  T H E  F IE L D  O F  GLORY.

You say th at he has gone. I can not tell 
W here his bed is ’m ong them  th at calmly sleep;

The pensive sky saw where he nobly fell,
The sombre eyes of Tim e grew  yet m ore deep.

Before him lay the path he would not miss 
W hen duty called: for him the dawn and light;

Freedom  and justice led him onward. This 
The way he chose; behind him lay the night.

Chant plaintive dirges for him, passing breeze;
Proud sunset sky, in prayer bend low your head;

The eyes of trees and forests, stream lets, seas,
Have tears of kind compassion for him shed.

The voice of thought speaks of him everywhere,
And m em ory’s wings, as heaven’s expanse, are broad;

Love, guardian-guest, shall ever linger there,
And on  his brow the silent light of God.

Aileen W ard.
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M A XIM U M  M A RG IN S O N  SA LES BY R E T A IL E R S  T O  C O N SU M ER S.

U nited S tates Food A dm inistration P rom ulgates A rb itrary  Price Regulations 
W hich M ust Be Observed.

W ashington, Niov. 11—The Food A dm inistration has determ ined th at any 
sales of food comm odities a t a gross m argin above delivered cost in excess 
of those indicated below are unreasonable, and will be regarded as prim a facie 
evidence of a violation of the sta tu te  and of the above regulation. Percentage 
m ay be calculated on the selling price. Delivered cost shall m ean the cost 
a t the railroad, steam boat or other term inal in the re ta iler’s town. W here 
the retailer is not located in a railroad or steam boat town he m ay include 
any hauling charge in the delivered cost.

T he lesser m argin indicated is not a minimum m argin, but is a maxim um  
m argin for those whose cost of doing business is less, such as stores which 
do not perform  the services of credit and delivery. Any change from  the 
pre-w ar practice in cash discount term s or o ther changes which tend to  or 
result in increasing the m argin of profit allowed will be dealt with as an 
unfair practice.

T he retailer m ay have the benefit of fractional costs on each transaction; 
th at is, he m ay calculate the to tal charge to  a custom er on any transaction  
as if fractional costs were not allowed, and if the result is a fraction, he m ay 
add thereto  such fraction of a cent as may be necessary to  make a price in 
even cents. T he following table gives an example in the case of eggs, using 
the cash and carry m argin of seven cents per dozen:
. . _ , _ Maximum Selling

Amt. of Sale Cost M argin “* ~  ................... .......
1 doz. .46*4 7c
2 doz. .92J4 14c
3 doz. 1.3834 21c

M aximum M argins.
V ictory Flour, original mill pkgs. 54 bbl. quant, and more, $1 to $1.20 per bbl. 
V ictory Flour, original mill pkgs. % bbl. quant, and less, $1.35 to  $1.60 per1 bbl.
V ictory Flour, broken mill pkgs................................................................. I j4 c  per lb.
W heat Flour, original mill pkgs. 54 bbl. quant, and more, $1.00 to  $1.20 per bbl! 
W heat Flour, original mill pkgs. 54 bbl. quant, and less, $1.35 to $1.60 per bbl.
W heat Flour, broken mill pkgs...................................................................  154c per lb
Barley Flour, original mill p k g s . .................................................  18 to  22 per cent!
Barley Flour, broken mill pkgs.................................... ............................  \y 2Z p er lb.
Rye Flour, original mill pkgs.......................................................... .. .18 to  22 per cent!
Rye Flour, broken mill pkgs...........................................................................l xA c  per lb.
Corn Flour, original mill pkgs......................................................... 18 to  22 per cent!
Corn Flour, broken mill pkgs........................................ ................................ i y c per< n,
£ ice ?i.oui  ; • ......................................................................................  18 to  22 per cent.
Corn Meal, b u l k ................................................................................................  l xA c  per lb
Corn Meal, original mill pkgs........................................ .............. . ..18  to  22 per cent!
Hom iny . . . . . . .  ..........................................................................18 to  ,22 per cent.
sugar, all kinds in bulk ................................................................................ VAc per lb.
Sugar, all kinds in Refiners’ original pkgs................................................. lc  per lb.
Evaporated Milk, unsweetened .................................................  18 to  22 ner ren t
O at Meal and Rolled O ats, bulk ......................................................... . l ^ c  per lb!
O at Meal and Rolled Oats, original mill pkgs............................20 to 25 per cent.
5 1Ce ‘ '«VC-.......... ..................................................................................... 20 to 25 per cent!
Beans, W hite or C o lo re d ............................................................. .. 20 to  25 per cent.
Starch, E d ib le ......................................................................................... 20 to  25 per cent.
Corn Syrup, tins ........  .................................................................. 20 to  25 per cent.
Canned Corn, Peas and Tom atoes, Standard G r a d e s ............ ,25 to 30 per cent
Canned Salmon, Chums, Pink and R e d ......................................... ,25 to  30 per cent
Canned Sardines, Dom estic .............................................................  25 to  30 per cent!
Dried F ru it Raisins, Prunes and P e a c h e s ...................................25 to  30 per cent.

TiUre ‘Vea^ b u l k ...................................................................................... to 6c per lb.
Lard, Pure Leaf, tins .............. .......................................................... 18 to  22 per cent.
Lard, Substitutes, b u l k ............................................................................ 5 to 6c per lb.
Lard Substitutes, tins ........................................................................ 18 to 22 per cent.
B reakfast Bacon, whole p ie c e s .............................................................  6 to 7c per lb.
H eavy Bacon whole pieces ...................................................................  5 to  6c per lh
Ham s, Smoked, w h o le ................................................................................6 to  7c per lb.

In  quoting sliced ham and bacon add usual differential to  cover actual 
shrinkage.

“O riginal Mill Packages” as used above m eans where retailer sells product 
in the same mill container as received by him.

Broken Mill Packages” m eans when re ta iler removes contents from, 
original mill packages and sells in sm aller quantities.

By o ther special regulations the re ta ilers’ m aximum m argins have also 
been fixed in accordance with the follow ing list:
Potatoes, W hite or I r i s h ....................................................................25 to  30 per cent.
Onions . . . . .  .............. .............  .............,............................. 25 to  30 per cent.
E ggs (w hether sold in carton or not) ................... ..........................  7 to  8c per doz.
g “ 2 cr c  K • •• ™ .................••................. .......................................... e to 7c per ib.B utter substitu tes, O leom argarine, N utm argarine, etc.............. 5 to 6c per lb.
Cheese, American, Cheddars, Twins, F lats, Daisies, Long

H orns, and Y. A.’s ............................................... ............................  7 to  8c per lb.

T he Good and  Evil Side of Credit.
Credit is one of the m ost abused 

privileges in the entire industrial 
world. W hile this is a recognized 
essential to  m odern day business, in 
fact it m ight be stated  th a t a t least 
95 per cent, of the daily business 
ttransactions are conducted in this 
m anner, nevertheless it is a m any 
tim es abused elem ent in the  conduct 
of industrial affairs. In  very  tru th  
the fact th a t it is so comm onplace has 
been one of the reasons for its  abuse 
by rnppy, and its effects have been

disastrous to  those who have not plac
ed that h igher value on its im por
tance. T here are some offenders 
am ong the business men and it seems 
th a t frequently  these are am ong the 
retailers, who do not seemingly grasp 
the significance of paying their ac
counts prom ptly. T his is a topic th a t 
a t this tim e demands even greater 
consideration by every m an of affairs. 
T he after-effects are of such im por
tance as to  demand the m ore particu
lar consideration.

I t  is not a difficult m atte r to  gain

the reputation of being poor pay. 
T his is a stigm a on the good name of 
any m an and it carries w ith it a grave 
after-effect. T his title can easily be 
acquired where one becomes a little 
careless regarding his obligations, and 
although he m ight not intentionally 
withhold his paym ents or rob those 
who have trusted  him, it is not a hard 
m atter to become known to the trade 
as either very slow pay or one whose 
cash is b e tte r than  his word.

On the o ther hand there is danger 
of his giving credit to  many w ithout 
due consideration and investigation 
th at entails losses, annoyances and 
o ther disagreeable consequences. If 
you make a practice of giving credit 
to  any and everyone, w ithout m ore 
than a casual investigation of the cus
tom er’s willingness or ability to pay, 
there are sure to  be losses th a t are 
m ore or less serious, according to  the 
am ount involved. I t  is w iser to  do 
less business for cash, or of adopting 
the policy of selling only to  those 
whom you know are reliable and 
prom pt, than  to  endeavor to  increase 
your sales with consequent losses. 
The con trary  policy brings w ith it 
losses direct, or cash th at is obtained 
only after long delays and additional 
expense. If  you adopt a rule of giv
ing credit only to  first class custom 
ers, those whom you have substantial 
reason to feel will m eet their obliga
tions when due, and of m eeting your 
own obligations in the same way, you 
will place yourself in a position to  de
mand w hat you w ant and you will re
ceive vastly  more attention  from  those 
w ith whom  you do business.

Make it a rule of your business life 
to  have a given tim e when your own 
obligations will be met. As frequent
ly as you can, discount your bills. If 
you can pay cash, it will be even more 
satisfactory, for money will pay your 
way into the largest and m ost influ
ential establishm ents in the country. 
Cash talks and every business man 
welcomes the cash custom er. H e is 
always accorded the best possible 
treatm ent. H is w ants are anticipated 
and he never has to wait the pleas
ure of the man to  whom  he goes for 
m erchandise. I f  it is not possible 
to pay cash always, then pay as soon 
as possible and let no account run 
past the period for discounts. Have 
you ever noted who is the m ost wel
come custom er? T he m an who either 
discounts his obligations or who pays 
spot cash.

Then exact the same of your cus
tom ers. If  they feel th at it is neces
sary to  ask or take anywhere from  
th irty  days to six m onths, or longer, 
im press upon them  the injustice of 
this attitude, and there will come a 
fuller realization of its value. One 
should never expect from another that 
which he will not do himself. Con
fidence can so easily be destroyed in 
the business world th at it should be 
one of the m ost carefully guarded of 
all m atters.

Credit men are m any tim es to  blame 
for the lax condition th at does obtain 
in some establishm ents. T his very 
im portant position is no t always fully 
understood by some houses, and there 
is too much eagerness to  sell, top

much fear that there m ight be offense 
taken if refusal for credit is given 
and an eagerness to sell, regardless 
of the losses th at are sustained every 
year by many concerns. If  you have 
been trusted, hold sacred that tru st 
and m aintain your good name. Your 
future depends upon your attitude in 
this way. Make the m anufacturers 
eager to  solicit your business by your 
eagerness to  m eet your obligations.

Do we realize that every year there 
are m any thousands of dollars lost 
through bad debts? Much of this 
could be conserved and m any serious 
obstacles overcome if we but took in
to consideration the vast p a rt that 
credit plays in our every-day transac
tions. I t  all depends upon our own 
individual attitude. I f  we will do our 
part as individuals tow ard the prom pt 
paym ent of our obligations, we will 
be doing som ething that will make it 
a very much easier m atter for the 
o ther man who is also seeking to 
make the credit idea one less of a 
n ightm are and everyone will be the 
happier therefor.

T here is one large retail establish
m ent in a big city where everything 
is done on a cash basis. M erchan
dise is purchased and sold for cash 
only. Is it phenom enal when it is 
stated that this house has grown from 
a very trivial place in a few years, un
til it now stands am ong the largest 
in the country? Many lines of its 
m erchandise are sold a t low prices. 
W hy? T here are no bad accounts to 
charge off a t the end of the year to 
profit and loss. T here is a saving 
in the accounting departm ent of many 
thousands each year. T here is a sav
ing in law yers’ fees, collection agen
cies and o ther sources that are vital 
to the house that sells on credit. The 
m anagem ent can take advantage of 
m any opportunities because the cash 
custom er is the man who is always 
in a position to  make his demands.

To-day there is a stronger need for 
cash transactions. Business is now 
being done on a different basis. 
H igher prices for raw m aterials and 
varying conditions in the m arkets and 
in the sale of retail lines m akes the 
question of quick sales and prom pt 
turnovers of vital m om ent to  the  
m anufacturer and retailer alike. T here 
is a need for a closer inspection of 
every business. Can we then overlook 
the question of cash and its im por
tance in connection with our affairs?

Credit is vital to  business life. I t  is 
seemingly essential in m ost transac
tions and still it is one of the things 
that are abused in a g reat m any in
stances. I f  we only could come to 
value th is topic as we should, there 
would indeed be many errors avoided 
and m any hours made happier, for the 
abuse of this one elem ent in our busi
ness affairs has brought to  grief many 
men who have disregarded its signifi
cance. W arfield W ebb.

In  Bad.
“Many of our girls m arry  well,” 

said the head of the store to  the new 
saleslady. “A millionaire just m ar
ried a girl in our fur departm ent. Set
tled $50,000 on her, too.”

“D ear me, and here I am a t . the 
bargain çopnter,”
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M ovem ents o f M erchants.
Clinton—C. E. Pate succeeds R. W . 

Bobotham  as p roprietor of the Farm 
ers’ hotel.

M arquette—P eterson  & Jones have 
opened a restauran t and cigar store 
on W ashington street.

Ludington—J. B. D ehling will en
gage in the grocery and m eat busi
ness about Nov. 15.

Law ton—J. M. O. Sylvester, under
taker and furniture dealer, died a t his 
home Nov. 8, of pneumonia.

Saranac—A dgate & Co. have sold 
their clothing and m en’s furnishings 
goods stock to  Max Burger, of De
troit.

D etro it—The Rivard Iron  & Steel 
Co. has been incorporated with an 
authorized capital stock of $2,000, all 
of which has been subscribed and paid 
in in cash.

Ludington—A. F. K eseberg has sold 
the stock of the K eseberg H ardw are 
Co. and the store building it occupies 
to  D. E. Cartier, who has taken 
possession.

B righton—Thieves entered the gro
cery and general store of Amelia Con
rad, Nov. 10 and carried away the 
contents of the cash draw er and con
siderable stock.

D etroit—Thp D etro it Gravel & Bal
last Co. has been incorporated with 
an authorized capital stock- of $250, 
000, all of which has been subscribed 
and paid in in property.

D etro it — The Alham bra Garage, 
Inc., has been organized w ith an 
authorized capital stock of $50,000, ot 
which am ount $25,120 has been sub
scribed and $12,500 paid in in cash.

D etro it—The Surplus M aterials Co. 
has been incorporated with an auth
orized capital stock of $25,000, of 
which am ount $13,500 has been sub
scribed and $2,500 paid in in cash.

Jackson—K ing Cole, Ralph B ron
son and Iver Smith have form ed a 
copartnership under the style of the 
K ing Cole News Co. and opened a 
cigar store and news stand on Court- 
land street.

D etroit—The Aevenue Garage Co. 
has been incorporated with an au th : 
orized capital stock of $2,500, of which 
am ount $1,500 has been subscribed 
and paid in, $1,000 being in cash and 
$500 in property.

W ay land—F . D. Travis, of Plain- 
well, has purchased the implement and 
farm  m achinery stock of Clarence A. 
Ryno and will continue the business 
in the W eaver buiding where he has 
rem oved the stock.

Allegan—J. L. Gilson, who form er
ly  conducted a 10-cent store here, is 
in Bronson, hospital, Kalamazoo, suf
fering from  an in jury  he received

some time ago while a t w ork in the 
factory of the O tsego M anufacturing 
Co.

Coral—T he Coral Co-Operative As
sociation has been organized and tak
en over the A. N. Shook store build
ing and stock of general m erchandise 
and will continue the business in con
nection with a general shipping busi
ness.

D etroit—The Kum -Bak Store Sys
tem s Co. has been organized to  con
duct a m eat and grocery business, 
w ith an authorized capital stock of 
$50,000, of which am ount $35,000 has 
been subscribed and $5,000 paid in in 
cash.

Lansing—Abbey & W alters, cloth
iers, will open a wom en’s and m en's 
furnishing goods store at 321 South 
W ashington avenue, Nov. 29, under 
the syle of The Gotham. This store 
will be under the same m anagem ent 
of their clothing business.

D etro it—T he National Sales E n 
gineering C orporation has been o r
ganized to  design, m anufacture and 
sell wood and m etal w orking m achin
ery and accessories, with an au thor
ized capital stock of $6,000, of which 
am ount $3,200 has been subscribed 
and $1,000 paid in in cash.

M anufacturing M atters.
Onaway — The Onaway Electric 

L ight & Pow er Co. has increased its 
capital stock from $16,000 to  $36,000.

D etroit—The General Screw Prod
ucts Co. has been incorporated to 
m anufacture and sell autom atic screw 
machines, w ith an authorized capital 
stock of $20,000, all of which has been 
subscribed and paid in in cash.

Niles—T he Niles Capsule Co. has 
been incorporated to  m anufacture 
capsules and color for coloring bu tter 
and oleom argarine, with an au thor
ized capital stock of $10,000, all of 
which has been subscribed and paid 
in in property.

Ecorse—The capital stock of the 
Ecorse Salt Co., which was recently 
organized, is $100,000. This has been 
paid in full in property. The principal 
stockholder is Lillie A Stroh, who 
owns 97 of the 100 shares, the o ther 
three being held by George Stroh, Jr., 
H obart B. H oyt and A rthur E. Cole.

Eaton Rapids—The W . F. Hall 
K n .tting  Co., will greatly  increase 
its production facilities and add 
to  its w orking force owing to 
the receipt of a Governm ent 
order for sw eaters am ounting to  1,500 
dozen and another order for 1,500 
dozen pairs of socks a day. At 
present the company is able to  turn 
out only 120 dozen pairs of socks 
daily,

C harlotte—T he Beach M anufactur
ing Co., m anufacturer of cast iron 
culverts and all steel work, have re
ceived a large Governm ent contract 
for grate bars for em ergency work. 
The contract calls for 2,500,000 pounds 
to  be delivered in six m onths. T his 
involves a g reat am ount of m aterial 
which the company has arranged for 
and the p lant will be enlarged. About 
twenty-five extra men will be em
ployed.

Kalam azoo—The Reed Foundry & 
Machine Co. has been granted  .per
mission by the M ichigan Securities 
Commission to increase its capital 
stock from $100,000 to $250,000. The 
added capital will be used to  m anu
facture and m arket the Reed tractor, 
one of the best machines of the kind 
yet placed on the m arket. T he Reed 
trac to r is the result of years of de
velopm ent and has w ithstood the 
m ost exacting tests.

D etro it—The Toledo Steel Barrel 
Co., of Toledo, which is getting  ready 
to m anufacture steel barrels for the 
Government, has been consolidated 
with the D etro it Range & Boiler Co., 
of Detroit. The factory in Toledo has 
been closed for several m onths be
cause of scarcity of steel. Now it is 
said that about 125 men will be soon 
put to work on the large order, which 
will take several m onths for com
pletion. T he barrels to  be m ade are 
for gasoline, benzine and crude oil 
?nd coal ta r products to be shipped 
abroad.

Crystal Falls—It is possible th at 
Crystal Falls will get a new sawmill. 
George T. Johnson, of Milwaukee, 
Wis., and J. B. Rosebusch, of Apple- 
ton, Wis., are said to  contem plate the 
purchase of a large trac t of tim ber 
land, mainly hardwood, which lies be
tween Balsam and the Fence river. 
T hey were in Crystal Falls and the 
surrounding country on an inspection 
tour recently, accompanied by John 
D Mangum ,of M arquette, and E lm er 
Small, of Florence, who are interested 
in the proposed deal. All told, it is 
said that 10.000 acres are under con- 
s’deration. The Business M en’s As
sociation of Crystal Falls is doing its 
best to help close the transaction.

B utter, E ggs, Poultry , Beans and 
Potatoes.

Buffalo, .Nov. 13—Cream ery butter 
extras, 60@61c; firsts, 55@60c; com
mon, 56@|58c; dairy, common to 
choice, 40@50c; packing stock, 38@ 
39c.

Cheese—Nb. 1, new, fancy, 32@33c; 
choice, 30@l31c; old, 28@30c.

Eggs—New laid, 75@85c for fancy 
and 58@|60c for choice; storage can- 
died, 45@)47c.

Poultry  (live)—Old cox, 23@24c; 
fowls, 26@p0c; chicks, 26@30c; ducks, 
30@32c.

Beans—Medium, $11 per hundred 
lbs.; Peas, $11 per hundred lbs.; M ar
row, $11.50@12 per hundred lbs.

Potatoes—.New, $2@j2.25 per hun
dred lbs. R ea & W itzlg.

Irv ing  F. Hopkins (H azeltine & 
Perkins D rug Co.) has returned to  
his home in this city after receiving 
th ree  16 hour radium  treatm ents at 
Grace Hospital, Detroit,

H ow  Price R eporting  I s  Regulated.
Lansing, Nov. 12—In in troducing a 

system  of price reporting  in M ichigan 
counties, under the direction of the 
Federal Food A dm inistration, George 
A. Prescott, Federal Food Adm inis
tra to r recently  issued a bulletin set
ting forth  the plan and purpose of 
the adm inistration to  p ro tect the con
sum er against profiteering such as 
may not be punishable under the di
rect application of the Lever law, 
creating  the adm inistration and giv
ing it power.

“The stuccess of price publication 
depends upon its fairness to  all 
parties concerned,” says C. S. W arner, 
head of the price publication depart
ment. “ Precaution m ust be exercised 
that unfavorable com m ents and ad
verse publicity are reduced to  a min
imum. An absolutely square deal 
will enlist the hearty  support of the 
retailer, w ithout whose aid the fair 
price list will not be the success we 
desire.

“ Newspapers have no t failed us in 
any instance yet to donate the space 
necessary for the publication of the 
fair price list in the forty-six counties 
now organized. Meet your publisher 
and put it up to them  as a patriotic 
w ork and we feel sure they will help 
you,” adds Mr. W arner.

T he Food A dm inistration recom 
mends the appointm ent o f  a com m it
tee of three o r five for “price in ter
pretation work.” illu stra tiv e  lists and 
suggestions for determ ining “fair 
prices” are given, with the adm oni
tion that conditions m ay vary in dif
ferent localities. . Percentages of 
profits are to  be determined as per a 
standardized chart and the  direction 
given th at all prices, both wholesale 
and retail, are to  be based on the 
current m arket price of commodities. 
A special precaution th a t there be a 
uniform  arrangem ent for publishing 
prices, is urged and that the action be 
not described as “price fixing.” “Price 
fixing is incorrect and we do not 
w ant the term  used. Advertise it for 
what it is, a fair price list,” says 
W arner to  his county men.

Plans for a tabulation of the work 
for the entire State are under way 
and copies of this tabulation will be 
mailed regularly  for their suggestive 
value. In  communities where no 
wholesale houses exist, com m ittees 
are told to  deoend upon wholesale 
prices as furnished by retailers.

E lections a S teadying Influence In  
D ry Goods.

T he results of the election were 
steadying in the dry  goods m arkets. 
M erchants were of the  opinion th at 
the tariff will not become a question 
of serious im port for them  in the 
period of after-w ar reconstruction and 
if -changes are made they are m ore 
likely to  be upward than downward. 
As all textile m arkets are affected 
badly by tariff reductions, for a tim e 
a t least, the apprehensions of m any 
m anufacturers have been relieved by 
the  election of Republicans in the 
House of R epresentatives and in the  
Senate.

John D. M artin was in Belding last 
T hursday when the fake arm istice 
news was prom ulgated. A fter the 
band was gotten  together, John 
m ounted a step ladder and directed 
the assem bled crowd in singing 
America, S tar Spangled B anner and 
o ther patriotic  songs.

W . R. Roach, the world-renow ned 
canner of H art, has removed to  this 
city and taken up his residence in the 
beautiful F arnsw orth  hom e on Gay 
street. H e will m aintain offices in the 
A shton building.
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Review of the G rand R apids Produce 
M arket.

Apples—Pound Sweet, $2 per bu.; 
20 oz. Pippin, $1.75@2; H ubbard- 
stons, $1.50; Baldwin, $1.50; N orthern  
Spys, $2@2.25; W agners, $1.75; Mack
intoshes, $2; Grimes Golden, $1.50; 
Greenings, $2; Russets, $1.75.

Bananas—$7.75 per 100 lbs.
Beets—75c per bu.
B utter—T he m arket is very firm, 

and is about 2c higher than last week, 
due to a slight increase in the con
sum ption and lighter receipts. The 
stock of strictly  fancy cream ery but
te r is very scarce a t this writing. W e 
look for a firm m arket in the near 
future. Local dealers hold fancy 
cream ery a t 59c in tubs and 61c in 
prints. Cream ery m ore than a m onth 
old is sold at 57c. Jobbers pay 46c 
for No. 1 dairy in jars  and sell a t 49c. 
T hey pay 34c for packing stock.

Cabbage—$3.25 per crate of $1 per 
bu.

C arro ts—75c per bu.
Celery—25c per bunch.
Celery Cabbage—$1.50 per doz.
Cucumbers — Indiana ho t house, 

$1.50 per dozen.
E ggs—T he m arket is extrem ely 

firm, due to  the lightest receipts of 
the season. T he stock of strictly  
fresh eggs is extrem ely light and con
tinued high prices can be looked for 
fo r some time to  come, as the p ros
pects for the receipts of fancy fresh 
eggs are only fair. Local dealer pay 
55c per dozen, loss off, including 
cases, delivered. Cold storage opera
tors are pu tting  out their stocks on 
the  basis of 46c for candled and 43c 
for seconds.

E gg  P lant— $2 per dozen.
Grape F ru it—$5@5.25 per box fo r 

all sizes Floridas.
Grapes—California Em perors, $3.75 

per 4 basket crate and $7.25 per keg.
Green Onions—18@|20c per dozen.
Green Peppers—50c per basket fo r 

Florida.
H oney—35c per lb. for white clov

er and 30c for dark.
Lem ons— California have declined 

to  $11.50 for choice and $12 for fancy.
L ettuce—Head, $2 per bu.; h o t 

house leaf, 12c per lb.
Onions—$1.50@(1.75 per 100 lb. sack 

fo r e ither Red or Yellow.
O ranges— California Valencias, $15 

per box; Floridas, $7.50 per box.
Pickling Stock—Small white onions, 

$2 per T/ i  bu.
Potatoes—H om e grow n com m and 

$2 per 100 lb. sack.
Radishes—H o t house, 25c per doz. 

bunches.
Squash—Hubbard, $2.75 per 100 lbs.
Sw eet Pota toes—$2 per 50 lb. ham -

cr and $5.25 per bbl. for Virginia. 
T om atoes—California, $1.15 per 5 

lb. basket.

T he Grocery M arket.
Coffee—T he coffee m arket is in an 

extrem ely peculiar position. Rio 7s 
have been selling, green and in a 
large way, for around 10^ c ,  which is 
a high price. Santos 4s, green and in 
a large way, have been selling around 
15c. T his is also a very high price, 
but Brazil, who has an overstock of 
both, has been asking a price equiv
alent to  agout 13J<2C for Rio 7s and 
18c for Santos 4s laid down in this 
country. Of course, nobody is buy
ing a t these prices and the result is 
th a t the spot stock has been alm ost 
entirely  exhausted. T here is practi
cally no coffee for sale from  first 
hands. T he Governm ent has not yet 
moved in the im port m atter and the 
entire trade is a t a standstill, with 
m any dealers and brokers for the 
m om ent out of business. Mild cof
fees have advanced from 2@4c, ac
cording to  variety, and the situation 
is also very firm w ith them . T he 
chance is th at som ething will happen 
in the coffee m arket within the next 
few weeks, as the present situation 
cannot continue.

Canned Fru its—A bsolutely nothing 
is offered by packers in the line of 
canned fruits and jobbers are getting  
such short deliveries as to leave no 
surpluses, but ra ther a shortage, when 
they  have delivered to  their own cus
tom ers their future obligations. T here
fore, the m arket is stagnant until 
som ething, somewhere, breaks loose 
and the chances for such an occur
rence are not at all likely. Apples in 
gallon cans are still strongly  in de
mand, but packers are having so much 
trouble  in getting  cannery help that 
they  do not expect to  make anything 
like full deliveries. Pie m aterial in 
cans is largely confined to  pumpkin, 
apparently, and no t much of that.

Canned Vegetables—T here is now 
a  rum or th at the tom ato pack will be 
around 20,000,000 cases, but not very 
m any believe this. The Am erican 
Can Co. is known to have sold a mil
lion and a half m ore cases of cans 
than  it sold last year and m ost of 
these are believed to  have been filled 
w ith tom atoes. T he Governm ent is 
hold ing 45 per cent, of the pack, 
w hatever it is, which it certainly will 
no t need if the w ar is to  en<j, now. 
T om ato  prices unchanged for the 
week. Peas are about cleaned up 
from  - first hands and prices are 
steady. Corn has settled down to the 
re-adjustm ent basis; demand quiet.

Canned F ish—T he only m ovem ents 
th a t have been observable have been

in sardines and these are not of in
fluence. Packing on both coasts is 
about over and deliveries are short, 
with prices firm. T here is talk  of 
higher Maine prices, but they have 
not yet been authorized, and if out
standing deliveries are made honor
ably there w on’t be any surplus to 
sell. Tuna is out of the m arket save 
in limited spot supply, while salmon 
has ceased to move out of its season
able rut of standard demand.

Dried Fruits—L ast Saturday m arked 
the m ost lurid change in the dried 
fruit situation in a long time. Uncle 
Sam announced to the packers that 
he would not need his allotm ent of 
between 5,000,000 and 6,000,000 pounds 
of 40-50 prunes and th at perm itted 
them  to be offered to  the trade. I t  
made no business, however, for the 
pro ra ta  deliveries are already so 
sho rt as to gobble the whole availa
ble lot up and then leave deliveries 
deplorably short. I t  m ay add 25 per 
cent, to  the O regon prune supply, 
but O regon prunes are not any great 
shucks as a dom inating feature of the 
m arket. T here have been one or two 
o ther bits of recession on the part of 
the Government, but not enough to 
ease the situation. A nnouncem ents 
from the Raisin Company of larger 
deliveries have not greatly  helped out 
the trade dem and; certainly have not 
modified prices in any way. The new 
goods are very late and spot move
m ents have not yet splayed any part 
in the trade. One lot of 1917 small 
prunes swept up in the m arket by a 
speculator last sum m er were resold 
a t the perm itted m argin of profit, at 
that under the quoted price of new 
goods, but it went to a retail chain 
store and had no effect on the market. 
Prices on m ost dried fruits are still 
nominal and m ost of the lines like 
peaches, pears, apricots, are but of 
style in trade gossip, so long have 
they absented them selves from  trad 
ing. Apples are very short in produc
tion but in as heavy demand as any
th ing  else.

Rice—Advices com ing from  the 
South are still of a nature to  dis
courage hope of m aterial relief from 
the acute shortage of supplies in all 
d istributing m arkets. T he delay in 
receipts of rough rice due to  recent 
storm s has throw n the mills far be
hind in deliveries on Governm ent 
requisitions, and enquiries sent from 
here m eet with the invariable re
sponse that no assurance can be given 
th a t trade orders can be booked at 
any specified tim e in the near future.

M olasses— Business in grocery 
grades is light, as old stocks are about 
used up and new crop is not yet be
ginning to  arrive. Prices are un
changed.

Sugar Syrups—Very little  business 
is possible in view of the extrem ely 
lim ited quantity th a t is coming out of 
the refineries. T here has been no 
change in prices.

Cheese—T he m arket is very firm, 
prices ranging about the same as last 
week. The receipts of new-made 
goods are very light and the stock of 
cheese in cold storage warehouses is 
rapidly decreasing. Advices from  the 
producing sections also report it very

firm, so th at cheese will undoubtedly 
remain high for some time to come.

Provisions—T he m arket on pure 
lard is steady, with quotations rang
ing the same as last week. T here is a 
m oderate supply and a fair demand. 
The m arket on lard substitute is very 
firm, with quotations the same as last 
week. A change in quotations will 
probably mean higher prices, there 
being extrem ely light stocks w ith an 
active demand. T he m arket on 
smoked m eats is steady, with quota
tions. T here is .a m oderate supply 
and a fair demand. The m arket on 
dried beef is very firm, due to ex
trem ely light stocks 'and  a good de
mand. T he m arket on barreled pork 
is steady, with quotations the same 
as last week. T he m arket on canned 
meats is very firm, with an extrem ely 
light supply and an active demand.

Food A dm inistration Rulings.
Announcem ents em anating from  the 

National W holesale Grocers’ Associa
tion, transm itting  recent decisions 
from the Food A dm inistration, state 
th at condim ents, pickles, vinegar and 
sweet pickles have been removed 
from  Class A as far as the use of 
sugar is concerned and placed in 
Class B. T his will entitle m anufac
tu rers of these articles to  secure cer
tificates for w hatever sugar m ay be 
necessary to  m eet their reasonable 
requirem ents.

T he A dm inistration has fixed Puget 
Sound and W ashington coast salmon 
m aximum prices f. o. b. Pacific Coast, 
as follows:

Tall F la t Halves
Fancy Spring or

Chinooks ..........  $3.15 $3.25 $2.00
Standard Springs o r ^

C h in o o k s ............  2.75 2.85 1.75
C o h o e s ....................  2.45 2.50 1.60
Chums ................... 1.75 1.85 1.10

Effective Novem ber 4, 1918, the 
United States Food Adm inistration 
announces th at the maximum m argins' 
on sales of w heat flour and mixed 
flour will be 60 to  90 cents per barrel. 
In  all o ther respects the rules regard
ing m aximum m argins and resales 
continue in effect. In  carload lots on 
which there is no physical handling, 
25 cents per barrel gross. On less 
than carload lots on the same basis, 
35 cents per barrel.

Beans T o  Be Canned F o r Three 
M onths.

T he Food A dm inistration has been 
able to  arrange for a sufficient quan
tity  of tin plate to perm it the pack
ing of beans. Perm ission is herewith 
granted  to  canners of beans to  pack 
during the m onths of November, De
cem ber and January, a total quantity 
not in excess of a norm al pack for 
these three m onths. Canners may 
use up all odd size tins now on hand, 
but additional purchases of tins sm all
er than num ber two size will not be 
perm itted. I t  is still necessary for all 
shippers selling beans to  canners to 
secure perm its before m aking sales. 
Canners m ay not, however, contract 
for m ore than a three m onths’ supply 
of cans or beans.

Occasionally a couple m arry  and 
live happily ever after—they are di
vorced.

mailto:2@2.25
mailto:5@5.25
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F O O D  C O N TR O L  W ID E N E D .

H oover Given A uthority  O ver Ad
ditional Com modities

By the  President of the United 
S tates of America.

A PR O C LA M A T IO N .
W hereas, under and by virtue of 

an Act of Congress, entitled “An Act 
to  provide further for the National 
security and defense by encouraging 
the production, conserving the sup
ply, and controlling the distribution 
of food products and fuel,” approved 
by the President on the 10th day of 
August, 1917, it is provided am ong 
o ther things as follows:

And, whereas, it is essential in 
order to carry into effect the provi
sions of the said Act, th at the powers 
conferred upon the President by said 
Act be a t this tim e exercised, to  the 
extent hereinafter set forth.

Now, therefore, I, W oodrow  W il
son, President of the U nited States 
of America, by virtue of the powers 
conferred upon me by said Act of 
Congress, hereby find and determ ine 
and by this proclam ation do announce 
th a t it is essential in order to  carry 
into effect the purposes of said Act, 
to  license the m anufacture, storage 
and distribution of certain necessaries 
to  the extent hereinafter specified.

All persons, firms, corporations and 
associations, not already so licensed, 
engaged in the business of milling 
corn, oats, barley or rice.

All persons, firms, corporations and 
associations, not already so licensed, 
engaged in the business of importing, 
m anufacturing or distributing casings, 
made from  the intestines of animals, 
for sausage and o ther food commodi
ties.

All persons, firms, corporations and 
associations, not already so licensed, 
engaged in the business of m anufac
turing  near-beers or o ther similar 
cereal beverages.

All persons, firms, corporations and 
associations engaged in the business 
of importing, m anufacturing o r dis
tribu ting  oat flour, raw corn flakes, 
buckwheat or buckwheat products.

All persons, firms .corporations and 
associations, not already so licensed, 
engaged in the business of operating  
warehouses or o ther places in which 
any food or feed comm odities are 
stored for hire.

All persons, firms, corporations and 
associations, not already so licensed, 
engaged in the business of im porting, 
m anufacturing or distributing:

Chinese vegetable tallow, coconut 
stearine, coconut olein, cod oil, cod- 
liver oil, cohune oil, fish and marine 
animal oils, lard oil, lard stearine, 
linseed oil, m ustard seed oil, m utton 
tallow, neatsfoot oil, neutral lard, 
oleo stearine, oleo stock, olive oil, 
rapeseed oil, sesame oil, shea nut oil, 
sunflower seed oil, tallow.

A nd all o ther animal o r vegetable 
fats and oils, including hydrogenated 
fats o r oils, which are in whole or 
p art edible, or which m ay be made 
edible;

Except those specifically exem pted 
by said Act of Congress, are hereby 
required to  secure, on or before No
vem ber 15, 1918, a license, which li
cense will be issued under such rules

and regulations governing the con
duct of the business as m ay be pre
scribed.

All persons hereby made subject to 
license m ust apply, specifying the 
kind of license desired, to  the United 
States Food Adm inistration, License 
Division, W ashington, D. C., on form s 
prepared by it for th a t purpose, which 
may be secured on request.

Any person, firm, corporation or as
sociation o ther than those herein
before excepted, who shall engage in 
or carry on any business hereinbefore 
specified after Novem ber 15, 1918, 
w ithout first securing such license, 
will be liable to  the penalty prescrib
ed by said Act of Congress.

In  witness whereof, I have here
unto set my hand and caused the 
seal of the United S tates to  be af
fixed.

Done in the D istrict of Columbia, 
this 2d day of November, in the year 
of O ur Lord One T housand Nine 
H undred and Eighteen, and of the In 
dependence of the U nited States of 
America, the One H undred and F o r
ty-third. W oodrow  W ilson.

Live N otes F rom  a L ive Town.
Owosso, Nov. 12—Owosso Council 

held its regular m eeting last Satur
day night, with a good large a ttend
ance. A t our -previous regular ses
sion we were handed a bunch of the 
Pete C rowther m eal-a-week-plan to 
assist the American com m ittee for 
Arm enian and Syrian relief. The 
Council voted 16  give Pete a lift and 
the following note was mailed to 
each m em ber:

“For Arm enian and Syrian Relief, 
seventeen cents, the actual cost of 
one meal, will feed a starv ing  child 
one day. T here  are 400,000 starv ing 
in Arm enia and Syria. 500,000 A m er
ican traveling salesman will give sev
enteen cents a week. T housands of 
kind-hearted Am ericans have helped 
these orphans and they have learned 
to  look to  the S tars and Stripes for 
help. Do you want to  invest seven
teen cents?”

One old tim er handed in to  the sec
re tary  $20; others from  $5 to  $12, 
with over th irty  salesmen to  hear 
from. W e are ju st try ing  to do our 
bit. T h at’s all.

The Miller House, a t Carson City, 
closed last Saturday for repairs and 
future developments. Bill Gallagher, 
the genial host of this hostelry, tells 
us that this is positively his last ap
pearance before the public in the 
capacity of tavern keeper. Bill had a 
host of friends before he became a 
landlord and has made m any m ore 
since and hasn’t lost any, so he 
breaks m ore than even.

T he w riter had occasion to  eat a 
lunch a t the D urand station lunch 
counter recently. W e were served 
with a good sandwich and dish of 
beans and a cup of coffee for the 
m oderate price of 35 cents, but we 
wish to  add that if the landlord keeps 
his w ater tax  paid up he will not 
run 'out of coffee for quite a spell. 
If  this coffee was concocted on scien
tific principles, it m ust have been done 
by the old m athem atical m ethod of 
casting out the nines, which in this 
case included m ost of the coffee.

E. J. Hayes, of Owosso, has sold 
his stock and fixtures to  Charles 
Reed, who will continue the business 
a t the same location.

H onest Groceryman.

H is Identity .
“ Papa, what is a free th inker?”
“A man whose wife is away from 

home, W illie,” replied skimpy little  
Mr. Meek w ith a look over his shoul
der.

PR O M U L G A T E D  BY PR E S C O T T .

Sugar Allowance T o  B eet Sugar 
Grow ers Increased.

Lansing, Nov. 12—On account of 
the increased allotm ent of sugar from 
2 pounds to  3 pounds for the home 
consumer, the sugar beet factories 
have ben authorized to  increase the 
allotm ent to  the grow ers from  30 
pounds per person in the household 
or establishm ent to 50 pounds.

“W e have requested from  all sugar 
beet factories a list of the sugar sales 
to  such grow ers,” said Mr. Prescott, 
“following which we will furnish to 
each County A dm inistrator affected a 
copy of such lists in order that he 
m ay have it on record when issuing 
sugar cards, it being understood that 
those beet grow ers who purchased 
sugar from  the factories will relin
quish their sugar card.”

F ourth  Meal Unnecessary.
The fourth meal is ju st as unnec

essary as the fifth wheel on a cart. 
I t  is not necessary for health  and 
not necessary for social purposes at 
this time.

The Food Adm inistration recog
nizes the value of the sociability en
gendered by a function where refresh
m ents are served. But it believes 
that any such function, such as the
a te r supper or afternoon tea, which 
constitu tes a fourth  meal, is unpatri
otic and contrary  to  the principles of 
conservation and labor.

The Food A dm inistration is there
fore requesting th at afternoon teas 
and theater suppers be discontinued 
until after the war. T he consum ption 
of sandwiches, cakes and sugar which 
usually accompany these meals, es
pecially afternoon tea, makes an un
necessary waste of foodstuffs.

T here will often be legitim ate occa
sions for banquets, clubs, lunches, 
church suppers of sim ilar functions. 
In  such case the Food A dm inistration 
asks that the hours, when these are 
held be so regulated that the banquet 
or luncheon takes the place of one of 
the three regular home meals. Indeed 
such a meal m ay well serve as a les
son in intelligent food conservation.

Carlot P o ta to  H andlers Must Obtain 
License.

1. All carlo t buyers and shippers 
of potatoes are required to secure 
a license from  the United S tates Food 
A dm inistration.

2. Each licensee shall assort and 
grade his purchases and shipm ents of 
potatoes according to  the grades de
scribed in D epartm ent of Agriculture, 
Bureau of M arkets, Docum ent No. 7, 
which are U. S. grades No. 1 and 2. 
The m ixing of these grades is not 
permissible.

3. Each potato  licensee shall quote, 
buy and sell potatoes, including sweet 
potatoes, only by the pound -except 
where the said potatoes are put up 
and sold in standard  barrels, standard 
boxes o r standard hampers.

4. T he licensee shall place on every 
contract, order, acceptance of order, 
invoice, price list and quotation is
sued or signed by him re la ting  to  food 
comm odities the w ords: “U nited 
States Food A dm inistration License

Num ber,” followed by the num ber of 
his license.

5. No licensee shall knowingly 
buy any food com m odities from  or 
sell any such commodities to or han
dle any such comm odities for any 
person required to  have a license 
who has not secured such license.

6. Any person, firm, corporation or 
co-operative association engaged in 
buying and selling potatoes in a 
wholesale way m ust have a govern
m ent license and any party  doing busi 
ness w ithout such license renders him
self liable to  penalties provided by the 
Food A dm inistration, o r a violation of 
these rules by any licensee will be 
cause for the revocation of the license 
of such licensee.

7. A licensee will not be considered 
as fairly grading his purchases if he 
uses a screen or o ther m ethod of 
grading by which m ore than 5 per 
cent, (by w eight) of the potatoes 
excluded from  No. 1 grade are large 
enough for the No. 1 grade.

P leasant T ribu te  T o W illiam  Judson.
R. H. Bennett, of San Francisco, 

who has been associated with the 
wholesale grocery trade of California 
for twenty-five years, recently  issued 
a rem iniscent trade le tter in which he 
paid a splendid tribute to  W illiam 
Judson for the part he played in o r
ganizing the N ational W holesale Gro
cers Association and the painstaking 
effort he devoted to  th a t organiza
tion in the early days of its career 
when it was in a form ative condition. 
Mr. B ennett closes his letter w ith an 
appropriate reproduction from  the 
annual address of Mr. Judson a t the 
first annual m eeting in Chicago in 
1907, as follows:

“Let us bear in mind that, if we 
are to  keep pace with the m ighty tide 
of human progress, we m ust be 
watchful of the public need, adaptable 
in policy and original in m ethod. W e 
may not listlessly follow in beaten 
paths because they  led our fathers to 
success. If  we are not a lert—if we 
do not adapt our m ethods to  changed 
conditions brought about by the 
needs of the public under the evolu
tion of new modes of life, we may 
rest assured that someone else—not 
wedded to  conventional m ethods— 
will take advantage of opportunities 
created by these new conditions and 
secure trade prom inence th a t leg it
im ately belongs to us and which we 
m ight have had by the exercise of 
th at eternal vigilance which is the 
price of success.”

W here  K now ing C ost HeQps.
T he K enosha R etailers’ Association 

is urging its m em bers to  know their 
costs in order to  finance them selves 
more effectively. The help of the 
bankers of the town has been enlisted, 
and m em bership in the organization 
is considered a good “boost” finan
cially.

W hen a m erchant applies to  the 
banks for a loan, he is asked if he be
longs to  the association. M em ber
ship signifies th a t he is in terested  in 
right financing and, if o ther consider
ations are favorable, he is m ore readily 
g ranted  the loan. A new financial 
standard of business is being estab
lished in the city. J. S. Baley.
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After War Problems
Peace has come at last# and we are all filled with a feeling of exultation that the terrible world war is ended*

W e are conscious of the large number of men that have made the great sacrifice in doing their part, and also 
of the families of these men who have given up to the world the greatest of all these, their sons and husbands*

W e are also thankful that by the war closing now hundreds of thousands of other lives are to be spared 
and these men will continue to do their part in conducting the business of life.

It is impossible for any man to tell what peace means and what its effects w ill be upon business, but the 
times are such that they call for. level heads, clear thinking and just as serious and studious an effort to continue 
helping our Allies*

It is also probable that we shall have to contribute large amounts of food and clothing to the peoples of the 
countries with whom we have been fighting, as well as to the peoples of our Allies* This certainly will call for a 
continued effort in the way of. food production and food conservation, and conditions may be so serious as to call 
for an even greater sacrifice than we have made in the past, if we are) to save the peoples of all parts of the world' 
from starvation*

This brings us to suggest that it is impossible to know which way prices will move in the near future and 
what changes, if any, w ill occur in the business life of the community* W e are certain, however, that we must all 
continue to do business and fulfill our obligations to the community in which we live.

It would be contrary to the spirit of our people if we, as merchants, should endeavor to take advantage of 
market conditions, either in the way of speculative profits or being out of merchandise for the sake of saving loss 
on the readjustment of prices when that period comes* It will probably be considerable time yet before conditions 
will so change as to make prices change materially from their present level on most items, and we must all con
tinue to merchandise on the best possible basis—move our stock as rapidly as possible—keep our accounts collected 
to the lowest possible point \ but we must continue to ser ve the public.

This is in answer to the many enquiries that are coming to us every hour as to what the future has in store 
for us, and with the sincere conviction that we all owe to the peoples of our country and the peoples of our Allies, 
as well as the peoples of our enemy countries, a broad and patriotic spirit in the trying hours through which 
we are now to pass*

W o r d e n  Q r o c e r  C o m p a n y

GRAND RAPIDS—KALAMAZOO
THE PROMPT SHIPPERS
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C O N T IN U A N C E  O F  C O N TR O L.
I t  is not surprising th at the ending 

of the w ar should cause apprehension 
in the food trades. F o r a g reat busi
ness—perhaps the g reatest and m ost 
vital in the N ational and world econ
omy—which has been com pletely un
der artificial dom ination for a long 
period, to  suddenly find itself th rea t
ened with abandonm ent by the power 
th a t has been holding it in subjection 
is naturally  disconcerting. And yet 
there does not appear any immediate 
reason for alarm.

The food trades accepted govern
m ental control not only complacently 
but w ith a considerable m easure of 
alacrity. T hrough three long years 
they  had suffered all the violent fluc
tuations natural to a fundam ental up
heaval of the law of supply and de
mand. Every one was skating on thin 
ice and knew it. Every one was ap
prehensive of the results of excitem ent 
and forced speculation and when as 
dependable a captain as Mr. Hoovei 
came along he was received w ith open 
arms.

A fter fifteen m onths of safe conduct 
through treacherous shoals, the trades 
do not like being brought face to face 
w ith a sudden reversion to  the condi
tion of “every one for him self” lest 
the rest of the adage apply to  the 
“hinderm ost,” especially when new as 
well as continued causes of excitem ent 
are imminent. I t  is not surprising, 
therefore, to  find the trade, through 
their accredited leaders, suggesting 
and even urging a  continuance of 
paternalistic care, although w ithout 
suggesting its duration or specific 
form.

T hat their hopes are not in vain is 
evident from  the President’s procla
m ation of last week extending it and 
the desaptch from  Colonel House sug
gesting th at we are about to  undertake 
even new responsibilities dem anding 
centralized guidance during the period 
of reconstruction. The com m ents oi. 
the situation in these columns last 
week were evidently timely.

Assured of such leadership, there is 
nothing in the economic and com m er
cial situation that should cause appre
hension. Speculative features have 
not now, and have not had for a long 
time, any influence in the food m ar
kets. F irst of all, the Governm ent’s 
requirem ents for the m ilitary institu
tions and  for the Allied powers, buy
ing as a consolidated unit, have taken 
out of commercial channels so large 
a share of all the staples th a t there 
are no surpluses available beyond 
known consum ptive needs of the 
trade, while the operation of the 
“cost-plus” rule of Mr. H oover pre
vented artificial levels of value de
veloping, due to increased demand and 
depleted supply.

The only fear th at has been heard 
has been th a t the end of the w ar and 
the bringing home of any considerable 
part of our expeditionary force from 
Europe would leave a big stock or 
food available for unloading; a supply 
sufficient to  break the values on which 
goods are now held. But the taking 
upon ourselves of the task of feeding 
our starv ing  enemies a fter their col
lapse will m ore than  offset this and

has even yet inspired a fear th a t on 
some staples it m ay even involve the 
taking of additional apportionm ents 
from  present spot stocks.

W ith  physical supply, therefore, un
der Uncle Sam ’s absolute control, and 
with buying and selling of fully 70 
per cent, of the spot foods by civilian 
d istributers thro ttled , it is hardly 
likely th at anything of a dangerous 
character will be perm itted. And the 
orderly operation of H ooverism  is 
such that nothing will happen th at is 
not perm itted. T here may be scarcity  
of some things, but prices a re  not 
regarded as likely to  change. Mr. 
H oover’s good faith with the grocers 
who have helped him do things nor
m ally regarded as impossible is not 
distrusted.

T hat Mr. H oover has become more 
than ever an essential to  m ercantile 
tranquility  in the food trades is indi
cated by the m anifestations of senti
m ent by the trade arising from  the 
suggestion that he m ay be sent to 
Europe to m anage the work of feed
ing the starving people of our sub
jugated  enemies.

T hat Mr. H oover is the one man 
best fitted for th at im portant w ork no 
one will deny, but there will be a 
sharp p ro test if he is to be wholly 
severed from  his dom ination of the 
food trade in this country. I t  is true 
that he has built up a m achine of un
questioned efficiency—so far as so 
radical a piece of w ork can be efficient 
and successful—and in all probability 
he could take a tem porary  leave for 
the new w ork in Europe, but the food 
traders will hope that he m ay still 
rem ain the titu lar and potential head 
of the adm inistration, even if others 
are left in charge of the actual opera
tion.

Europe m ay have her problem s, but 
reconstruction here is going to  be no 
simple period for foodstuffs. L etting  
down the bars of control m ust come 
gradually and m ust extend beyond 
the period of one season if incon
venience and possible calam ity are to 
be avoided.

Now that hostilities are suspended, 
it will be an easy m atter to  detect 
the pro-Germ ans who have been in
tim idated during the w ar by fear of 
prosecution or internm ent. Every 
m an who prates about the “poor 
German people” and expresses the 
hope th a t they  may be let off w ithout 
eating  the bread of bitterness m ay 
safely be set down as a pro-Germ an 
who will never be a good Am erican 
if he lives to be 100 years old. This 
is no time for maudlin sentim ent con
cerning a people who are lower than 
the beasts of the field; who have 
never expressed a word of reg re t 
over their sta rting  the w ar; who still 
insist they waged a war of defense 
and th at they have accomplished their 
purpose by keeping the Allies off from  
Germ an territory .

Every producer, every distributor, 
and every consum er is individually 
responsible for m aintaining a never- 
failing flow of the best quality of 
food from  America to our troops in 
Europe.

CA N N ED  G O ODS S IT U A T IO N .
T he past week has seen no sign of 

a m ovem ent in canned goods w orthy 
of notice in the distributive trades in 
vegetables, fru its o r fish. Prices have 
been so established by Governm ental 
regulation on the actual cost basis 
that there have been no changes in 
values and neither buying nor selling 
disposition noted.

T his is perhaps rem arkable to one 
not fully acquainted w ith the trade 
sentim ent and its sharp adherence to 
the spirit of the H oover plan, especi
ally in the face of the peace talk, that 
under . o ther conditions would have 
caused a high fever in trade circles. 
W ith everyone scantily supplied with 
the staples and Uncle Sam known to 
have an immense supply for m ilitary 
needs, the prospect of bringing the 
boys hom e again would suggest th at 
this stock would be dumped on the 
m arket. But no such feeling has ap
peared, save in talk, and everyone has 
such confidence in Mr. H oover as to 
the ultim ate treatm ent of the trade— 
this season or next—th a t no one 
seems d.sturbed. Besides, no one ex
pects the boys home before another 
crop and pack are occupying the cen
te r of the stage.

T here was a little flurry in the to 
m ato m arket, when known holders 
showed a disposition to  weaken on 
No. 2s and offered them  in New York 
at Baltim ore prices. B ut it came to 
no th ing of consequence. Everyone 
with goods proposes to keep them  
for legitim ate trade needs and there 
has not yet been discovered any way 
to profiteer on them  without getting  
into trouble. Southern packers are 
reluctant to  let go the rebates re
quired, where they have found their 
costs less than had been anticipated, 
but an occasional recession appears. 
The same rule is also gradually chang
ing prices upward—or will when any
one does any buying—by reason of 
the selling out of low cost stuff and 
forcing h igher cost goods into the 
m arket. But even h igher cost goods 
are no t plentiful.

T H E  N E W  SUGAR R A T IO N .
The sugar situation has changed 

and the Food A dm inistration has 
made good its prom ise to increase the 
household allowance. T he sugar 
ration went to three pounds per per
son on Nov. 1—just the righ t time, 
too, with Thanksgiving a t hand and 
Christm as coming.

The Am erican public m et the sugar 
shortage in good spirit. T he men 
did little  grum bling over the level 
teaspoon, and the women w ent righ t 
on canning w ithout sugar and using 
syrup -to stretch the two pound a l
lowance. T his patriotic  conservation 
on the part of households, and the 
cu tting  down of the allowance to 
m anufacturers have helped to  make 
the increased ration possible. Then, 
too, the new crop of beet sugar is 
m oving rapidly and railway conditions 
have improved.

W hile the new three-pound ration 
eases the household situation, it per
m its no extravagance, w ith the sugar 
spoon. T he house-keeper who has 
faithfully adhered to the two-pound 
ration will know just w hat to  do

with this extra pound. She will take 
care of the apples and cranberries 
now available or sw eeten the sugar
less fruit canned during the summer, 
and, above all, create a stock for 
Thanksgiving and Christmas. T he 
good m anager will find this all the 
easier on account of the change in 
the regulations which perm its the 
purchase at one time of the m onthly 
allowance for the entire  family.

Sober-minded Republicans are rec
ognizing that organization of House 
and Senate will not be autom atic. 
On the contrary, it is a b it of a prob
lem. This is particularly  the case 
with the Senate, where the much- 
heralded “m ajority  of tw o” includes 
not only Senator Nelson, who had 
the President’s endorsem ent, but also 
the unpredictable and pestiferous La 
Follette, whose defection would leave 
an exact balance of parties. H ere is 
one more chance for the new har
mony. Gossip concerning the Speak
ership po in ts tow ards Gillett of M ass
achusetts. This is not due solely to 
Representative M ann's state  of health; 
it is a confession th at the Republicans 
m ust put their best foot forw ard if 
they are to crown their rem arkable 
victories of last Tuesday by a  g reat
er one in 1920. But the real test of 
their quality is that which ex-Presi- 
dent T aft is prom ptly setting  before 
them : their willingness to co-operate 
with President W ilson in “a policy 
in the interest of the country and the 
world.” T hey have been returned 
to  power in one branch of the Gov
ernm ent upon their inistence th at 
they are m ore W ilsonian than the 
Dem ocrats. W e shall see how sin
cere they  are in this. Any attem pt 
to upset the general lines of the P res
ident’s program m e for peace and the 
reconstitution of Europe will upset 
their own plans for a continuance in 
office.

“Once he was a captain. Now he’s 
ju st .an ordinary business man,” 
w rites a discontented wife who ques
tions w hether women will be sa tis
fied, after the war, to view in civilian 
clothes w hat was so beauteous in 
khaki. H aving once been an offi
cer’s wife and seen those along the 
way bow down before his leather 
leggings, it is a good deal to  ask of 
m ortal woman th at she resum e her 
status of book-keeper’s consort. The 
w orst of it is, that the husband is of
ten glad enough to  become his form er 
unin teresting  self. Though he charged 
as knightlike as any, he will confess 
that he never knew there was so much 
happiness in a peaceful ledger. H e 
embraces oblivion. H e has had all 
the war he wants. He has tracked 
the glam our of battle  to its burrow, 
and all he asks now is to forget the  
muddy end of th at chase, H e has 
been inoculated for restlessness, and 
feels that he will no t need another 
treatm ent as long as he lives. W ill 
the adventurous spirit, then, be kept 
alive by women, and since we are to  
have no more wars, will they  find 
some o ther way of gratifying that 
craving which hurried the  w orld’s 
m anhood to the fields of France? 
W ar has been, and when it goes 
som ething m ust take its place.
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Footw ear Appeals A ppropriate T o 
Thanksgiving.

W ritten  fo r th e  T radesm an .
I t is not too early for the retail 

shoe dealer to  begin now laying his 
plans to  round up a lot of business 
during the week preceding our 
national Thanksgiving Day.

This year we should have a g reat 
and memorable Thanksgiving Day.

Thanksgiving Day, 1917, was a time 
of natural and inevitable depression 
in this country.

D uring the fall of 1917 the morale 
of the Allies was perhaps at the low
est point. T he collapse of Russia 
and the heavy sinkings of Germ any’s 
damnable U-boats combined to  make 
the outlook ra th e r desperate for civ
ilized peoples th roughout the world.

But this year it is far different. 
The enemy is broken and on the run, 
and if his boasted m ilitary machine 
hasn’t been sm ashed to sm ithereens 
by the time this article appears in 
print, all the world knows that it is 
foredoom ed; and everybody in A m er
ica and Allied countries who believe 
in honor and decency and justice and 
the lesser amenities can look up and 
thank w hatever A uthority  he rever
ences that the H un is going to  get 
his “due recom pense of rew ard” here 
and now.

But this article started  out to  be 
a practical little talk to  shoe dealers. 
It m anifests a disposition to meander.

M erchants handling wear goods of 
all kinds are m aking m ore and more 
of special days, holidays, and extra 
usual periods—finding in them  occa
sions and opportunities for pushing 
the sale of m erchandise.

The enterprising  shoe dealer can
not afford to  overlook his T hanksgiv
ing opportunity.

The re tu rn  of T hanksgiving Day 
suggests to  m any peoples’ minds de
ferred shoe needs.

T hey have been getting  along 
som ehow with shoes th a t are p re tty  
well worn, quite shabby, or altogether 
passe.

I t has perhaps been in their minds 
to buy new ones; but they have 
postponed so doing.

But the holiday brings to  mind the 
thought th at everybody 'is going to  
dress up.

But in order to  be dressed up, one 
m ust have suitable footwear.

The Thanksgiving Announcem ent.
Dealers who are a le rt to the trade 

possibilities of this occasion are care
ful to  prepare shoe announcem ents 
for the newspapers.

“Thanksgiving Footw ear” is a 
phrase th at has been used to good 
effect, linking up as it does, the two 
ideas in a single phrase,

A suitable border and appropriate 
illustrative features should be used— 
and what could be more appropriate 
than a reproduction of the festive 
bird indelibly associated with the 
re tu rn  of this gladsome occasion?

But such words, phrases, designs, 
or illustrations as concern the occa
sion prim arily are, to be sure, inci
dental to the main purpose of the 
announcem ent which is to  feature 
particular styles, classes, or kinds of 
footwear.

These should be illustrated and 
priced, and accompanied by the appeal 
to buy now.

In order to  get the maximum bene
fit from the occasion, “A Sale of 
Thanksgiving Footw ear,” from  one 
to two weeks in extent preceding the 
day, should be planned and featured 
in one’s advertising.

T hanksgiving footwear needs are 
as wide as classes of people who re-, 
quire shoes, including as they do 
little tots, children, boys, misses, men 
and women.

The T hanksgiving Trim .
A long with the special newspaper 

announcem ents featuring such activ
ities of the shoe store, there should 
be some special trim  backing up the 
newspaper campaign.

O f recent years many progressive 
city shoe dealers have been staging 
some very effective Thanksgiving 
trims.

Good ideas anent appropriate 
Thanksgiving treatm ents of one’s 
windows are thick as autum n leaves.

Backgrounds from simple, inexpen
sive crepe paper effects to  the more 
elaborate ones (printed in colors or 
specially painted) m ay be used; also 
silhouettes and papier mache figures, 
and especially farm  products—pum p
kins, corn, vegetables, or fruit.

The gastronom ic associations of 
the day seem inevitable in this coun
try ; consequently such accessories, 
backgrounds, illustrations, or actual 
specimens of these edible fruits of 
the soil are appropriate and telling.

The w riter recalls a certain shoe 
dealer in his comm uinty who last 
year made a scoop on his competi
tors by securing and displaying in his 
window a magnificent specimen of 
the pumpkin family. I t  weighed 122 
pounds, was fully two feet in diame
ter, and alm ost perfect in sym m etry 
and color. On a placard attached to 
the pumpkin was this statem ent:

“Farm er patrons of the store buying 
a paii; of shoes for them selves o r any 
m em ber of their family during this 
Thanksgiving Sale, will receive from 
us an envelope containing some of 
seed of this g iant pum pkin.”

Cid McKay.
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T H E  ID O L  HA S FA L L E N .

Foch  H as E xtinguished the  M yth of 
th e  Superman.

W ritte n  fo r th e  T radesm an .
The Prussian idol has fallen, and 

great was the fall thereof.
The horrible w orld-nightm are—the 

strange hallucination of half a  cen
tury—has a t length been broken.

T a ha, amazing! the gilded, decor
ated, dreaded, sw aggering superm an 
has fallen from his high estate. He 
was a man of straw.

Let the news thereof be heralded 
to  the ends of the earth  that all the 
people of every clime may know the 
glad tidings and rejoice.

L ast of all to conceive the tru th  
(as m ight be expected) the colossal 
fall of the pseudo-superman is now 
being dimly apprehended by the 
T euton himself. Eventually the tru th  
with all its implications will soak in. 
French, English, American, Belgian, 
Italian, Serbian, and Greek bayonets 
are prodding it in through the pores 
of his body; in his ears it is being 
dinned by the roar and thunder of 
cannon of all calibers up to our 16 
inch naval guns; through his nostrils 
it is being conveyed by attenuated 
poison gas.

T he proud Prussian m ilitary ma
chine, which was stealthily, patiently, 
and laboriously built up through 
forty  years of unrelenting  effort, is 
now broken, smashed, utterly  demol
ished. The ra ttle  of the massive 
sw ord th at once made all Europe 
trem ble has dwindled to  a tiny and 
contem ptible clatter.

T he Prussian dream  of world-dom 
inion th a t so long enthralled the mind 
of Potsdam  junkerdom  has been 
rudely shattered by the entente 
forces under the command .of Gen
eralissimo- Ferdinand Foch, the peer
less m ilitary genius of the twentieth 
century.

The Myth Analyzed.
Now th at the m yth of the super

man is universally discredited, let us 
take up the gaudy garm entry in 
which it was appareled and see what 
so rt of a poor investiture it was that 
so long fooled the world.

The superm an thesis as set forth 
by the German was that, as a man, 
the German stands head and should
ers above o ther men. He adm itted 
th at he was a little less than God 
(his German God), but more than 
m an he convinced himself in thinking 
he m ust surely be, for he excelled all 
others (in his own estim ation). 
H aving a slow, methodical mind, the 
superm an was at pains to  set forth 
for the enlightenm ent and edification 
of the whole world the several items 
of his own alleged superiority.

First, he fancied himself superior 
to o ther men in courage. He could 
fight, and he was proud of it. As a 
lad he was trained to fight in his 
gymnasiums. As a university student 
he practised dueling, and gloated 
over his facial scars. M ilitary train 
ing was a part of his discipline. From  
earliest childhood he was taught to 
love the sword. P rofessors in his 
schools and pastors in his pulpits 
justified and glorified wars—especi
ally successful wars, and m ore partic-

ularly wars in which the Fatherland 
had conquered their enemies, extend
ed their territory , enriched the state 
coffers through indem nities, and 
brought under their dominion vassal 
nations. These things m ust have 
been right in themselves, for thereby 
the glory of imperial Germany had 
been realized. To deplore or repu
diate war, or to minimize the benefits 
thereof, was worse than stupidity and 
cowardice, it was treason, for the 
loyal subject m ust think as the kaiser 
thought, and the kaiser was a man of 
war. M oreover the great satélites 
th at revolved about the imperial sun 
were of the same m indrto them  also 
war was glory and honor and power 
and dominion and eternal right, both 
in heaven and on earth.

Of the tru er and higher type of 
courage—m oral courage—the self- 
deluded and shallow superm an knew 
nothing and cared less. T o his mind 
the quality that appealed with irre 
sistible charm was th at of physical 
courage. T o  attain  it, he m ust be 
deaf to m ercy and immune from pity. 
Hence he m ust be ruthless in warfare. 
So taught the kaiser’s m ilitary staff. 
So reasoned the m asters of German 
philosophy. So echoed the professors 
of their colleges and universities. So 
prated their pastors from  their pulpits. 
Ruthlessness breaks down the ene
m y’s m orale and thus makes for effi
ciency in warfare. Hence Zeppelin 
raids over Paris and London, the 
bom bardm ent of unfortified coast 
towns, the unrestricted U -boat cru
sade, looting, rape, wanton destruc
tion, poison gas, and all o ther means 
of w arfare—some of which are so 
mean and vile and contem ptible as 
to bring the flush of shame to  devils 
in hell.

All these things the superm an in 
his code verily believed were the 
m arks of superior courage. In the 
doing of them  he gloated. Such 
things were not accidental and occa
sional, nor were they the acts of ir
responsible individuals: they were 
deliberate acts, done whenever and 
wherever it was possible, and done 
at the command of superior officers. 
T hey constituted an integral part of 
the superm an’s accredited code of 
warfare. And on the person of the 
superman, as he w ent forth  in the 
discharge of his courageous duties, 
was the blasphem ous alibi of the 
famous celluloid slips which the 
goosestepping dupe was supposed to 
present a t the judgm ent bar of God. 
Beyond this human presum ption and 
depravity cannot pass; lower than 
this human devilishness cannot sink. 
By the side of the courageous Hun 
superman Goethe’s Mephistopheles. 
Shakespeare’s lago, and M ilton’s 
Satan are the m erest tyros in diaboli
cal cunning and hellish predilections.

In skill, no less than courage, the 
superm an believed himself to excel. 
He was not only a skillful and invin
cible fighter, he was a Freless investi
gator. H e had a genius for invention 
and an infinite capacity for adapting. 
T his transcendent m entality  vouch
safed to  the German by his German 
God eventuated in the production of 
kultur, a distinctly  Teutonic super
virtue. I t  was not encyclopedic
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knowledge, it was knowledge assim 
ilated, sublimated, lifted up to new 
levels. I t  was the peculiar and price
less contribution of Germ any to the 
world. It m ight be seductively me
diated to the world through Germ an
ized m ethods of education; and so, 
prior to  1914, there were propagand
ists in many lands preparing the peo
ples for the coming of the kingdom 
of kultur. But the one m ost highly 
prized medium for the distribution 
of kultur th roughout the world was 
the sword.

The raw m aterials of earth  were for 
the superman, for could he not make 
better products of them  than lesser 
m ortals? For the same reason he 
conceived the m arkets of the world 
to his and for him. Therefore would 
he capture them by fair m eans or foul. 
A place in the sun he would have— 
a vast, ever expanding place, com 
m ensurate with his grow ing im port
ance and expanding prestige. T o  
possess himself of this coveted place 
he m ust wage a great and unprece
dented war. He must invade the 
territo ries of surrounding countries, 
subdue and crush such powers (large 
o r sm all) as presum ed to  stand be
tween him and his dream  of world 
dominion. So, upon the perfection 
of his m il'tary  machine, the superm an 
focussed his skill; to it he bent the 
fully mobilized brains of his people. 
The student of history will search 
in vain for a m ore perfect illustra
tion of singleness of purpose on the 
part of a g reat nation. The super
man was obsessed by a desire to  
dominate.

Also in the m atter of diplomacy 
the superm an arrogated  to himself 
a shrewdness above all others. H is 
spy system  had headquarters in Lon
don, Paris and New York. S tarting  
in Berlin, it ran to  the orient and to 
the Occident. In every country both 
large and small its ramification ex
tended to the sm allest and m ost in
sular hamlet. Of all that men were 
doing under the sun, saying, or even 
thinking—the superm an had knowl
edge. And behold the system ! was 
it not wonderful?

It amused and interested th e .g rea t 
high priests of kultur—the accredited 
and titu lar leaders of superm en— to 
consider the efficacy of their super
diplomacy, and the beneficent uses 
to  which they m eant to put it. By 
means of it they proposed to  pit this 
power against that one; to embroil 
the silly, infra-peoples of the world 
am ongst themselves, so that the 
nation of supermen, aided by their 
allies (whom by no m anner of means 
did they regard as their equals in 
any sense), could crush their enemies 
one a t a time. To the sluggish brain 
of the ivory-domed superm an, the 
whole arrangem ent was dead easy. 
And so the superm an not only tickled 
his ear by ra ttling  his sword, but he 
beguiled himself prodigiously by the 
contem plation of his achievem ents in 
the realm  of diplomacy.

And if anybody on earth  wanted 
any further proof of the tru th  of the 
superm an’s contention, let him but 
consider the superm an’s equipment! 
H is rifles, machine guns, and field

pieces were as the sands of the sea
shore for m ultidue; and great am m u
nition dumps he had piled up against 
his day of need. T here  were Zeppe
lins and enorm ous how itzers; there 
were subm arines and airplanes and 
the long-ranged super-gun. E nor
mous provisions for soldiers and civ
ilians alike he had laid by for such 
a time as he m ight choose to  jum p 
at the th roat of an unsuspecting 
world.

Supported by such indisputable 
proofs, would any man dare dispute 
the superm an’s claim for superiority? 
Certainly not, averred the superm an: 
the German was invincible. H is
armies could not be beaten. H is
sword m ust prevail. The God of 
heaven m ight bear rule in celestial 
regions, but on earth  am ong men, the 
superm an m ust rule, for the good 
German God had put all th ings under 
his feet.

Therefore, being superm an, he was 
right, for “m ight made right.” The 
earth was his, and the fullness thereof. 
He was the God-appointed custodian 
of kultur. H ence to lord it over men 
of lesser mold, to  levy taxes and in
demnities upon them  at pleasure, to  
drive them  as slaves into his own 
land, to  ravish their wives and daugh
ters, to bayonet their babes, to  bully, 
starve, maim and kill their boys and 
men, to loot their homes and public 
buildings, to  reduce cathedrals to 
heaps of rubble and level fair cities 
to the ground, to cut down fruitful 
vineyards and orchards, and poison 
the earth, the w ater and the air, to  
sweep over the land as a veritab le- 
besom of destruction—this was priv
ilege of the superm an; nay, it was 
more than a privilege—it was his duty. 
To that end he had been called into 
the world and endowed with the high 
qualities of superm entality; for that 
very purpose he had come to his high 
estate!

Such was the philosophy of the 
wooden-headed H un; such was the 
diabolical conceit of the ivory domed 
superm an! In  the contem plation of 
his kultur he blew out a m ental cyl
inder head; in the perfection of his 
base designs on hum anity, he degen
erated into an arch-fiend. H aving 
thus deceived himself, he succeeded 
in fooling o thers; and so for his 
little day the superm an rattled  his 
sword and swaggered.

But his day is gone; ditto his sw ag
ger. T he superm an myth is exploded 
for all time. In  courage, skill, diploma
cy, and equipm ent the Allies have sur
passed the superman. The super
m an’s navy hides like a ra t in a hole, 
and dares not come out; the super
m an’s arm y runs like a yellow cur 
that s had enough. The proud habil- 
•ments of the superm an conceit has 
been torn to  tatters, and the mean, 
contem ptible, degenerate nakedness 
of the alleged superm an has shocked 
the civilized world.

For a thousand years intelligent 
men the world over will smile when 
the phrase superm an is mentioned, 
for the word is synom ym ous with 
Ichabod. Ferdinand Foch has elici
ted the yell from the yellow super
man. Charles L loyd Garrison.

Patrio tism  P ain ts a  T runk.
“At about this tim e I had intended,” 

said the cheerful man, “to  buy myself 
a new trunk, m y old trunk  beginning 
to  look ra ther shabby.

“But when I came to  look the old 
trunk  over I found th a t it was still 
rugged and serviceable, and so the 
money with which I had intended to 
buy a trunk  I diverted to  a L iberty  
bond.

“I did, however, blow m yself to  a 
can of paint, and w ith th a t I  painted 
the old trunk, m aking it look alm ost 
as good as new. So now I have an 
entirely  respectable trunk and a L ib
erty  bond besides.”

A cynic is a person who knows 
the price of everything and the value 
of nothing.

Signs of the Times
Are

E lectric Signs
Progreaaiva merchant* and manufac

turer* now roaliso the walaa of Blaclrl* 
Advwrtislag.

We furnish you with aketchee. prices 
and operating coat for the asking.

Fire Insurance
On all kinds of stock and building 
w ritten  by us a t  a discount of 
tw enty-five per cen t from  th e  board 
ra te  With an additional discount of 
five per cen t if paid inside of tw enty  
days from  the  date of policy. For 
the  best m erchants in the state .

N o  M em bership Fee C harges 
O u r R esponsib ility  O v er 

S2.000.000

Michigan Shoe Dealers Mutual 
Fire Insurance Company 

F rem o n t, M ich.

Write us for further information.

THE POWER CO.
Bell M 797 C itizens 4241

The United Agency System of 
Improved Credit Service

Ü m t e b  Â Œ C T
A C C U R A T E  - R E LIA BL E  

U P-TO -D A T E

C R E D IT  IN FO R M ATIO N
G E N E R A L  R A T I N G  B O O K S  

now ready containing 1,730,000 
names—fully rated—no blanks— 
BIGHT POINTS of vital credit 
information on each name.

Superior Special Reporting Service
Further details by addressing 

G E N E R A L  O F F IC E S

C H IC A G O , - ILLIN O IS
Gunther Bldg. - 1018-24 S. Wabash Avenue

L I B E R T Y  B E L L  
B O O T

7599—W omen's Chocolate Vici Kid, Im itation Tip, 8 inch, Polish
Leather, Louia Heel, W elt, B, C and D, 3-8................ .......... $6.50

HIRTH-KRAUSE CO. 
Hide to Shoe.

Grand Rapids, 
Michigan
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No Reason T o F ear A nything Ap
proaching D isaster.

W ritte n  fo r th e  T radesm an .
Now that the Fourth  L iberty  loan 

has gone “over the top” it is fitting 
that credit should be given where 
credit is due.

Those who stand forem ost am ong 
those deserving of praise are the mil
lions of subscribers for their volun
tary  purchase of the largest single 
issue of Governm ent bonds in the 
h istory of the world. I t  was not 
done because of our boasted wealth 
of two hundred and fifty billions and, 
therefore, an easy task. I t  was 
done, because, in a feeling of pure 
patriotism , our citizens fitted their 
financial m atters to the needs of the 
Governm ent. A m ajority  of those 
who bought bonds of small denomina
tions did so at a personal sacrifice of 
pleasure and even comfort. Many 
of those who bought in larger 
am ounts did so knowing they could 
make investm ents yielding much 
larger returns. Take it all in all, our 
citizens are patriots. They have 
endorsed the ideals and aims of their 
Governm ent in this war. They 
proved their faith in the country and 
its institutions, and have pledged 
their fortunes to  the extent of six bil
lions of dollars as a pledge of 
their devotion. In the hour of. trial 
—of a war for justice, liberty and 
hum anity—the democracy of the 
United States has been weighed in 
the balance and not found wanting. 
And as these words are being written 
amid the blowing of w histles and 
the cheering of millions, their faith 
is rew arded as there flashes from one 
end of the world to  the o ther the 
words th at Germany has accepted 
arm istice term s and the fighting stops. 
There is a pause in business and a 
silent prayer of thanksgiving arises 
from millions of hearts for the victory 
of right. To the banking system s of 
the country the gratitude of the 
people is also due, for they not only 
gave their personal, but literally 
turned their corporate organizations 
into institutions of solicitation and 
service. As the Financial Chronicle 
aptly says, all the business system 
they have developed in a hundred 
years of financial history, as well as 
the financial power of their combined 
resources, was freely, gratuitously 
and sacrificingly dedicated to the 
service in providing th is loan.

Now comes the task of reconstruc
tion and the arranging for business 
on a peace basis. The task is great. 
So m am m oth is the undertaking fol
lowing the g reatest struggle in the 
w orld’s history  that there are no 
precedents whfch b$ safely fol

lowed. The present situation needs 
the closest application of the best 
brains in the country. Preparations 
for peace are already under way, it 
is true, but we should be careful not 
to let our justifiable enthusiasm  run 
away with us, either in industrial, 
commercial or financial enterprises. 
There is bound to break out on Wall 
street an attem pt to create a run
away speculative m arket for securi
ties. I t  would seem but prudent that 
the business public be warned to be 
cautious against contracting the spec
ulative fever and dipping in 'w ith a 
view that the sky is the limit. The 
“bulls” will rush prices just as far as 
they can, then unload and sta rt a 
bear campaign, depressing prices un
til they can again buy in and repeat 
the derrick prices. The financial 
situation caused by the financing of 
the $6,000,000 L iberty  loan has 
placed the banks of the country in 
such a position that they will, un
doubtedly, exert all their powers to 
check speculation through the rise 
of in terest rates on call loans, and 
may demand such a large m argin on 
collateral as to hold down the trading 
on the stock exchanges. There are 
a few of the war stocks which, if 
bought at present prices, would bring 
a profit on the rise, but great care 
and strict investigation should be used 
in their selection. D uring the transi
tory period between the first fervor 
of peace announcem ents and semi
norm al peace conditions, there is 
bound to  be a reaction, for which 
preparation should be made. M er
chants and others should be cautious 
in m aking comm itm ents, and it is 
probable th at close buying will be 
profitable until conditions are more 
settled. One of the m ost serious 
problem s to be encountered will be 
the re-adjustm ent of wages of labor. 
I t  is here that all m ust join in a 
campaign of education and advice. 
O f course, these are m atters for 
legislative consideration, as well as 
individual adjustm ent. These adjust
m ents m ust be made with care in 
order to  convince labor it is being 
fairly treated and that ultim ate bene
fits from lower wages will result also 
in the lower price of commodities. 
This adjustm ent will take time and 
price changes will, therefore, be 
gradual, so that those who are buy
ing from hand to mouth will be best 
equipped to meet the situation, w hat
ever that may be.

The real investm ent m arket is in 
the strongest position it has occupied 
in any previous period of 1918, and 
it is the opinion of a high banking 
au thority  th a t the bond m arket, now 
peace is definitely assured, will be-

G R A N D  R A P ID S  N A T IO N A L  C IT Y  B A N K  
C I T Y  T R U S T  & S A V I N G S  B A N K

ASSOCIATED

CAMPAU SQUARE
T he conven ien t banks fo r o u t of tow n people. Located a t  th e  very  cen ter of 

th e  city . H andy to  th e  s tre e t  c a rs-^ th e  In te ru rbans—■th e  hotels—th e  shopping 
d is tric t.

On account of ou r location—our large tr a n s i t  fac ilities—our safe  deposit v au lts  
and o u r com plete serv ice covering th e  e n tire  field of banking , o u r In s titu tions  m ust 
be th e  u ltim a te  choice of o u t of tow n bankers and Individuals.

Combined C apital and S urp lus .............................. $ 1,724,300.00
Combined T otal D eposits ........................................  10,168,700.00
Combined T otal R esources ......................................  13,167,100.00

G R A N D  R A P I D S  N A T I O N A L  C IT Y  B A N K  
C I T Y  T R U S T  & S A V I N G S  B A N K

ASSOCIATED

Fire Insurance that Really Insures
T h e  first considera tion  in  buy ing  y o u r  fire  insurance is SA FE T Y . 

Y ou w a n t y o u r  p ro tec tio n  from  a  com pany  w h ich  reaUy p ro tec ts  y o u , 
n o t from  a com pany  w h ich  can  be w iped  o u t  o f ex is ten ce  b y  heav y  
losses, as som e com panies h ave  been.

O u r C om pany  is so  organized th a t i t  C A N  N O T  lose heav ily  in  
an y  o ne  fire. I ts  invariable po licy  is to  accep t o n ly  a  lim ited am o u n t of 
insurance o n  an y  o ne  building, in  any  o ne  b lock  in  an y  o n e  to w n .

O u r C om pany  divides its  p rofits equaUy w ith  its poUcy holders, 
th u s red u cin g  y o u r  prem ium s ab o u t o n e-th ird  un d er th e  reg u la r o ld  line 
charge  fo r fire  insurance.

M ICHIGAN BANK ERS A N D  M ER C H A N TS’ 
M U TUAL FIRE IN SU R A N C E CO.

Wm. N. Seal, Secretary FREMONT, MICHIGAN

i
PRESENT DAY NEEDS
require more 
bank.

than mere safety in

A  bank must be more to a man than 
merely the place where he can deposit 
money in safety.

the old n Inal dankI TH
I aGRAND RAPIDS MICHIGAN
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come active and strong. Confidence 
is general th at present values are 
still extrem ely low and investors and 
banking institutions are buying bonds 
and notes with less enquiry than at 
any time since we entered the war. 
Persons of m oderate m eans are still 
the heaviest purchasers, but many 
large sales to individuals, am ounting 
from $500,000 to  $700,000 are reported. 
As far as the m arket for municipal 
bonds are concerned, it has assumed 
a tone of streng th  and confidence it 
has not enjoyed for several m onths 
and prices have stiffened all around. 
Large bond houses in the E ast state 
that municipal bonds bought one day 
are easily disposed of the next. The 
enquiry as to  where this m oney is 
com ing from is a natural one. I t  is 
coming from  everywhere. Much of 
it will come from  enorm ous profits 
made during the war by corporations 
and individuals on w ar contracts 
which have been piling up and will 
not be required in such volume as 
heretofore in financing w ar contracts. 
T he business of w ar contractors and 
“w ar” corporations will not be so 
large now as it was, and yet the 
profits they have made will have to 
be invested somewhere. The general 
view of bond authorities is that it 
will not be risked in stock speculation 
and will be turned into bonds. 
A nother source of investm ent money, 
a ttracted  by the U nited S tates being 
the soundest Nation in the world, 
financially, will be much European, 
Canadians, Mexican and South Am eri
can capital.

T aking the situation generally, 
there seems no reason to  fear any
th ing  approaching a business disas
te r because the Federal Reserve 
system  and the fully w arranted  con
fidence of the people in our future 
prosperity  will meet successfully any 
condition which m ay arise.

Paul Leake.

A sters and M asters.
W ritten  fo r th e  T radesm an .
H ow  along th e  Septem ber road  
T he w hite  and  purp le  a s te rs  showed 
A fte r A ugust’s  sh im m ering  h e a t—
V ictory  th ey  w on com plete 

By th e  road.

I have passed  them  often  th e re  
U nobserving  th ey  did dare  
R aise  th e ir  s tem s close by the  p a th  
F o r th e ir  color a f te rm a th  

By th e  road.

T here  a lthough  begrim ed w ith  d u st 
F a s t  th ey  grew —th ey  knew  th ey  m ust; 
T hen  som e show er would w ash  them  

clean
T hus th ey  th rived—b u t still unseen  

By th e  road.

Now th e  com m onplace is ra re  
Splendor crow ns th e  tho roughfare  
A nd a fa r  we s tro ll each  d ay  
M idst th e  a s te rs  all th e  w ay 

By th e  road.

T hen  w e stop—gaze on before 
W here  they  bloom y e t m ore and  m ore 
'T ill th e  ribboned road  betw een 
V anishes—’m id color scene 

By th e  road.

So indeed in th e  w orld i t ’s tru e  
T h a t som e folk w e pass ing  knew  
Q uietly  a  life unfold 
’Till its  g ran d eu r w e behold 

By th e  road.

Boys we th o u g h t b u t com m onplace 
H ave gone fo rw ard  in  a  race  
W hen  our land  called loud fo r m en 
H ow  we cheered  th em  m arch ing  th en  

By th e  road.

L ike th e  w h ite  and  purp le  a s te rs  
H ow  th e  lads becom e o u r m aste rs  
And our h e a r ts  do follow fa r  
E ach  silver, b lue and  golden s ta r  

By th e  road.
C harles A. H eath .

W hen Checks and N otes A re L ost 
O r Stolen.

A large number* of business men 
are of the opinion th at if checks, 
notes and o ther negotiable instru 
ments, are lost or stolen from them  
that they can protect them selves 
against loss by merely stopping pay
m ent on the particular papers that 
have disappeared from their posses
sion. T hat 'th is is the prevailing 
opinion is evidenced by the fact that 
in alm ost every case where negotia
ble papers disappear the owner 
prom ptly notifies the bank to stop 
payment, but does not take any 
further steps to prevent the loss of 
his money. Furtherm ore, the courts 
are quite frequently called upon to 
determ ine w hether the draw er or 
holder, of negotiable instrum ents 
that have been lost, m ust bear the 
loss. Every business man should 
know w hat his liability is in such 
cases.

Stopping paym ent of an endorsed 
check, note or coupon to bearer, 
does not protect the drawer, or the 
original holder, when the check, note 
or coupon has reached the hands of 
a bona fide holder, even when it has 
passed through the hands of a fraud
ulent holder. This is of particular 
interest at the present time, when so 
many people are holding L iberty  
Bonds. In  m any instances the hold
ers of such bonds are not taking the 
proper precautions to preserve them 
against theft or loss. If a coupon is 
stolen and passes into the hands of 
an innocent party  for value, then the 
loser m ust bear the loss. Of course, 
this does not apply to  registered 
bonds, which are not so easily tran s
ferred.

A fraudulent holder of a negotiable 
instrum ent, w hether check, note or 
coupon, can give to a bona fide holder 
for value a better title than he him
self possesses. This is one of the ex
ceptions to the rule that no one can 
convey to another a superior title of 
personal property than he himself 
holds.

For example, let us assume that a 
business man, having a bank account 
and a balance at his bank, w rites a 
check payable to order for an amount 
within that of the balance to  his 
credit. He can, in case the check is 
lost or stolen, stop paym ent to  the 
person to  whom he has made the 
check payable and who has endorsed 
it, and to all o ther holders. But in 
m ost States, the bank upon which 
the check is drawn can not be sued, 
as such suit is prohibited by statute. 
The drawer, however, can be sued by 
any holder who has obtained posses
sion of it by giving anything for it— 
money, goods or services—even if he 
received it from someone who found 
it or stole it, after it had been en
dorsed. And to  a suit against a 
holder for value there is no defense.

T his is not law made by the legis
lature of any State, but is the com
mon law which originated in England 
through the customs of business men, 
in exactly the same m anner as all 
law originated in custom. The only 
way by which the law on the subject 
could be changed in any State would 
be by direct action of the legislature.

National Bank
ed S ta tes D epositary

Savings Deposits 

l; Commercial Deposits

n r
Per C ent Interest Peid on 

Savings Deposits 
C om pounded Semi-Annually

3 &
Per C ent In terest Paid on 

Certificates of Deposit 
Left O ne Year

Capital Stock and Surplus
$580,000

WM. H. ANDERSON. President LAV A N T  Z. CAUKIN, Vice President
J . C LIN T O N  BISHOP, Cashier A LV A IT. EDISON. Ass’t  Cashier

Your Estate
will need experienced management 
if it is to be spared from waste and 
made to yield a permanent income 
to your beneficiaries.

In your Will name this Company 
as executor and trustee. Thus, at a 
trifling cost, you insure the skillful 
and conscientious carrying out of 
your plans.

Send fo r B lank Form  of W ill and bo o k let on  
“ D escen t and D istribu tion  of P ro p e rty ”

The Michigan Trust Go.
OF GRAND RAPIDS

A udits m ade of books of m unicipalities, corporations, 

firm s and individuals.
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There is, however, neither need nor 
demand for such change. The legiti
mate holder of a check, note or 
coupon, is not entitled to  protection, 
nor is such holder of any o ther ne
gotiable instrum ent, when guilty of 
negligence. Upon the o ther hand, a 
holder for value of any negotiable in
strum ent is on all grounds of equity 
entitled to  be paid when in the ordin
ary course of business he has come 
into possession of any paper of the 
character named.

In  refusing paym ent on a check or 
note, it is no defense to say that the 
negotiable paper was not actually de
livered to the payee. If  in any m an
ner the completed instrum ent passes 
out of the possession of the signer 
into that of the payee or bearer, the 
instrum ent imposes a legal obliga
tion on the m aker or drawer, if it 
passes into the hands of a bona fide 
holder for value.

The case of Shipley vs. Carroll will 
illustrate the point mentioned. Car- 
roll w rote and signed a note in the 
presence of the payee, but with no 
intention of delivering it to him. In 
some m anner the payee' obtained 
possession of the note and sold it to 
Shipley, who had no knowledge that 
the note had been stolen from Car- 
roll. , The court held that the note 
was an obligation of Carroll, and that 
Shipley, who bought the note inno
cently, was guilty of no wrong, or 
breach of duty, or injustice in en
forcing it.

In another and similar case, where 
a note was stolen and transferred  to 
an innocent holder, the court held 
th a t: “ Negotiable paper differs from 
ordinary w ritten  contracts in this re 
spect, that even a wrongful holder, 
between whom and the maker or en
dorser the note or endorsem ent would 
not be valid, m ay yet transfer to  an 
innocent party, who takes it in good 
faith, w ithout notice, and for value, 
a good title as against the m aker or 
endorser. , W hen a note payable to 
bearer has been lost or stolen from 
the owner, and has subsequently 
come to the hands of a bona fide 
holder for value, the latter m ay re
cover against the m aker and all en
dorsers on the paper when in the 
hands of the loser; and the loser 
m ust bear the loss. W hen one of 
two innocent persons must suffer by 
the acts of a third, he who has en
abled such th ird  person to  occasion 
the loss m ust sustain it.”

These cases show very clearly what 
care m ust be taken in issuing and 
handling negotiable instrum ents. As 
the .co u rt plainly stated, the party  
through whose negligence the loss or 
theft of the note occurred was re
sponsible for the am ount so lost. 
Thus, if a man leaves negotiable 
papers at a place where they m ay be 
lost o r stolen, he is the party  who 
m ust bear the loss if they are subse
quently transferred  to bona fide 
holders for value. Ralph H. Butz.

T he R ight Size.
“Big enough to  serve you; not too 

big to  appreciate you.” W ith  this 
slogan a bank in Spokane assures its 
custom ers of its adequate facilities 
for handling their business in a per
sonal way.

Gabby Gleanings F rom  G rand Rapids.
Grand Rapids, Nov. 12—T he Adrian 

H arness Co. furnishes a concrete ex
ample of what can be accomplished 
by hustle, head work and up-to-date 
m ethods of advertising. A few years 
ago when the autom obile and tractors 
began to make inroads into Old 
Dobbin’s line of business, Mr. Schwit- 
zenberg, owner and m anager of the 
Adrian H arness Co., began to  scratch 
his head and sharpen his pencil. The 
result is that, instead of coming to 
inevitable, commercial demise, he is 
to-day one of the m ost prosperous 
m erchants of Adrian. He keeps two 
men at work m anufacturing harness 
and strapwork, and could use two 
more if he could find them. Last 
year they repaired and oiled over 500 
sets of harness brought in from a 
radius of tw enty  miles by judicious 
and persistent advertising. Not only 
is he doing a thriving business in the 
harness line, but about two years ago 
he added auto tires and accessories 
to  his business, and in this short 
period, by adopting the same method 
of hustle and push, he to-day does 
a business in this departm ent second 
to none in Adrian. He makes use 
of every device for getting  business 
that is furnished him by the differ
ent houses from whom he buys goods, 
as well as those he hatches out in 
his own fertile brain. Not a piece 
of advertising is wasted, even though 
it is no larger than a postage stamp. 
Signs, advertising m atter, e lectro
types which every m erchant allows 
to  be  kicked around the store until 
they eventually find their way into 
the scrap heap, Mr. Schwitzenberg 
makes use of, and, as a result, the 
name of the Adrian H arness Co. is 
continually and persistently  before 
the public eye on trees and benches 
for miles around; on the screen at 
the movies; in his w indow; as elec
tric signs, and everywhere that he 
can get permission to  tack them  up. 
W e m ention this because he furnishes 
a good example of what can be done 
to  a business th at many think has 
gone to seed.

W e would suggest th a t our Vigil
ance Committees, W ar Boards, etc., 
in the small tow ns either see that 
the agents a t the various depots 
keep T hrift and W ar savings stam ps 
for sale or take down their signs. 
Nearly every depot has some such 
sign as “Accept part of your change 
in T hrift stam ps” or “W . S. S. for 
sale here”, and yet when you ask for 
stam ps about nine out of every ten 
w 11 tell you that they  have none on 
band and have never had any. W ake 
up, Mr. Agent, be a regular guy, and 
do your bit by keeping th rift stam ps 
to sell to  the traveling  public.

The m embers of the hardw are firm 
of H indelang & Fahrner, of Chelsea, 
have both had the flu, and their store 
was closed for ten days. Mr. H inde
lang is a t the store again, but Mr. 
Fahrner is still confined to  his home.

Last Thursday, when we prem a
turely closed the w ar in Europe, and 
in our wild im agination stepped 
across the pond and shook hands 
with the boys and thanked them  for 
doing it for us, the w riter received 
a telephone call from a little ham let 
located somewhere in the untrampTed 
forest of Southern Michigan, which 
as yet has not been disturbed by thr 
sound of the w oodsm an's axe. The 
enquiring individual wanted to  know 
w hat all the noise was about. This 
ham let being in the neighborhood of 
50 miles from our up-to-the-m inute 
city only goes to  prove again th at 
Grand Rapids is in a class by itself, 
and that when we do a th ing  the 
whole world knows that “Grand 
Rapids knows how.” A le tter follows:

“D ear Friend H elm er — T o have 
been drunk with the spirit of enthu
siasm, and then to  wake and find 
the brand you took was brewed in 
Germany m ust leave the patrio ts blue 
indeed, so we’ll go easy!

“W hen we called you over the

THE BANK W HERE YOU FEEL AT HOME

WE WILL APPRECIATE YOUR ACCOUNT
TRY US!

Kent State Bank
Main Office O ttaw a Ave.

Facing Monroe
G rand  Rapids, M ich.

Capital . . . .  $500,000 
Surplus and Profits - $700,000 

Resources
10 Million Dollars

3k  Per Gent

Paid on Certificates of Deposit 

The Home for Savings

Asseta Insurance in Force S97.MMM.M

w r m c w s

Offices—G rand  R apids, M ich.

Has an unexcelled reputation for its

Service to Policyholders
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CLAUDE HAMILTON 
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JO H N  A. McKELLAR 
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W M. A. W A T T S  
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REL LS. WILSON 
Sec'y

CLAY H. HOLLISTER 
Tress.

SURPLUS T O  PO LIC Y  H O LD ER S $479,058.61

'T 'H E  naming of the Grand Rapids 
Trust Company as Executor and 

Trustee means that you will bring to 
the settlement and management of your 
estate the combined judgment and busi
ness ability of its officers and directors.

The most competent individual has 
only his own experience and knowl
edge to qualify him. This Company 
offers your estate the collective knowl
edge and experience of its officials.

ASK FO R  B O O K L E T  O N  “ D E S C E N T  
A N D  D IS T R IB U T IO N  O F  PR O P E R 
T Y ”  A N D  BLA N K  FO RM  O F W IL L .
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’phone yesterday, and enquired about 
the cause of all the noise and con
fusion we heard, you can, no doubt, 
imagine we felt a little chagrined to  
learn th at the w ar was over, and 
they  hadn’t let us in on it. W e are 
boosters for Klalamazoo, the Beauti
ful and Nedrow coffee. W e abso
lutely know they both are right, so 
when you, of all men, tw itted  us of 
our inability to  get a real close-up 
on the w orld’s events and placed the 
blame on our location, we knew a 
grave injustice had been done, but 
we couldn’t  spot it just then.

“To-day we are in a position to 
offer a few respectful suggestions. 
One is—and we know the  figure is 
hom ely—that the chief forester of 
your ham let suspend over the foam
ing kettle of your curren t report a 
piece of Kalam azoo’s horse sense, 
lest your credulous enthusiasm  fire 
your caldron to the boiling point, 
and you lose some of the real spirits 
of the tim es in wasted froth.

“A nother more practical one is to 
ju st quietly slip to  the ’phone and 
¡call Kalam azoo to make sure.

“W e’ll take Burgundy, if it is made 
in France. G. R. Clark.”

A well-known traveling  m an has a 
pig which he is raising  w ith scrupu- 

¡lous care. H e bought it when it 
; weighed about tw enty  pounds and it 
| now tips the beam at about 225. I t 
will furnish sausage, souse, hams, 
bacon, etc., for the traveling  man and 
his family from  hog killing time 
about Christm as until he raises 
another porker next season. A day 
o r two ago the wife of the traveling 
man was notified by one of her 
neighbors th at the family pig had 
gotten out of his pen and was wan
dering off down Lake Drive. Feel
ing the responsibility which devolved 
upon her to regain possession of the 

, family treasure, she hastily mixed up 
a pan of choice hog food, summoned 
the neighboring women and a man 
w ith a rope and proceeded to recap
ture  the portly  porker. T his proved 
to  be no easy task, because the hog 
was wary and evaded capture for 
more than an hour. W hen the rope 
was finally tied around his neck, he 
made such a vigorous pro test against 
going the direction he was asked to 
navigate that it reauired the com
bined streng th  of several persons to 
get him to the pen. T hen a novel 
situation presented itself. T he fam- 

i ily porker had not escaped at all.
! He was snoozing quietly, evidently 

dream ing of the d inner which was in 
store for him an hour later. T he cap
tured hog belonged to some one else. 
Now when the good husband sta rts  

; out on his weekly trips, he enjoins 
his wife to  be sure and take good care 
of the pig. And M ary then says some 
things which would not look good in 
p rin t and som etim es she throw s 
things at him.

Thom as Bracken—not to  know Tom  
is to  argue yourself unknown—is now 
m anager of the H otel Belding, at 
Belding. Tom  landed in Belding 
Aug. 11, 1888. H e accompanied
W illiam  P. H ethering ton  from  E ast 
H am pton, Mass. H e was head clerk 
a t  the hotel twenty-seven years tin
k e r Mr. H etherington and three years 
under E. W . Dunham, who succeeded 
Mr. H etherington in 1915. Now Mr. 
D unham  has gone South and Tom  is 
prom oted to  the position of m anager 
■■—a job he is abundantly  adapted to 
¡fill to the satisfaction of all con
cerned.
! Now that John D. M angum has 
selected Governor Sleeper for a sec
ond term , it will be in order for th at 
^executive to  see th a t the man who 
Idid it is given fitting recognition in 
the official list of the Governor’s 

^household. Because M ichigan is 
• norm ally Republican by 100,000, it 

w as not at all difficult to  secure a 
second term  for Sleeper, although he 
is about the poorest excuse for Gov
ernor Michigan has ever had—and 
she has had m ore than  her share of

weak executives. If Mr. Sleeper had 
been a vote puller, it would not have 
been so hard to elect a m an of high 
character like Newberry over a cheap 
demagogue and unpatriotic chap 
like ford. I have no idea that Man- 
gum would accept any office a t the 
hands of Sleeper, but if he would 
consent to serve under such an ex
ecutive, he would be entitled to  the 

.best there is.
Joseph—better known as Joe— 

Robinson, who has represented the 
Toledo Com puting Scale Co. for 
twelve years and m anaged the Grand 
Rapids agency for the past two years, 
has purchased the handsom e residence 
a t 1149 Alexander street and has al
ready taken possession.

W illar H. Jam es, the veteran shoe 
salesman, spent Sunday at the M or
ton House. Mr. Jam es has sold shoes 
since the year one and is evidently 
destined to continue his calls on the 
trade for the next quarter of a cen
tury.

The regular m eeting of Absal 
Guild, A. M. O. B„ will be held Sat
urday evening, Nov. 16, a t the U. C. 
T. Council chambers. Business of 
importance. A full attendance is de
sired. By order of Great Ruler.

D. F. Helmer.

Exchanges Can B e Made U n t'l 
January  4.

New York, Nov. 12—The Conser
v a tio n  Division of the W ar Indus
tries Board has ju st announced to 
our W ar Service Committee that re
tail stores will be perm itted to  make 
exchanges up to  January  4 of C hrist
mas m erchandise purchased during 
October, N ovem ber and December. 
This does not affect the ruling 
against returns. T he Conservation 
Division, however, recognized the 
justice of our contention that ex
changes of C hristm as goods should 
be perm itted, especially when the 
public is asked this year to shop so 
early. H ere is another result of co
operation.

A m atter of considerable im port
ance to  m em bers in states wh^re 
lightless n ight orders are in effect, 
is the interpretation  of that order in 
a way which on such lightless nights 
forbids the lighting  of store windows 
between the time when darkness sets 
in and the usual store closing hour. 
Your secretary has been working on 
this m atter and is of the opinion that 
it m ay be possible to get some relief 
from the present condition^ N ego
tiations now under way are of such a 
nature as to  forbid further comm ent 
a t this time. W e are following the 
m atter energetically and hope for 
early results.

A t the hour this bulletin is issued, 
the W ar Service Com mittee is in ses
sion in the office of Samuel W . Rey- 
burn, President of Lord & Taylor, 
New York, struggling  with the ques
tion of proposing satisfactory sub
stitu tes for the sales tax  provisions 
in the new revenue bill under title 9. 
T he possibility of a flat percentum  
tax  on net sales to  be collected from 
/consumers as a substitute for all 
these taxes under title 9, is engaging 
the a ttention of the m eeting but there 
are m any inherent objections to such 
a tax. As soon as some determ ina 
tion has been arrived at your secre • 
tary  will bulletin the inform ation to 
all our members. Lew Hahn,

Sec’y Natl. Retail D ry  Goods Assn.

C reditors Receive T w enty  P e r Cent.
Petoskey, Nov. 12— In closing out 

the J. E. M artin grocery stock, I 
received $581.07 from the sale of the 
stock, $176.25 from  the fixtures and 
$185 from bills receivable, m aking a 
to tal of $942.30. I have thus been 
able to  pay the creditors a 20 per 

cent, dividend. Leon Loeff.

I t  is a good th ing  for the cause of 
religion th a t not all persons who 
th ink  they coiild pjreach have the 
nerve to try  it.

Recommend Douglas
To Your Exacting Trade

It is all to your advantage to 
push guaranteed and advertised 
brands such as Douglas Oil and 
Douglas Corn Starch.

It saves you selling effort be
cause your customers recognize the 
name and respect the quality it 
represents.

You are relieved as to all re
sponsibility concerning this quality. 
This is ably carried by the Douglas 
Company.

Further, such presold goods of 
standardized quality protect you 
against loss. No marked-down sales 

needed to get rid of unsalable or unsatisfactory products, 
no necessity for carrying a stock of burdensome size.

Douglas Oil
Douglas Corn Starch

National Selling Campaign
The 10,000,000 selling campaign which is keeping the 

best trade of America awake to the advantages of these 
two splendid products is now in full blast.

All the popular national publications are carrying big, 
striking advertisements of Douglas Oil and Douglas Corn 
Starch. Watch the Saturday Evening Post, Ladies’ Home 
Journal. Good Housekeeping and about every other 
magazine or weekly of big circulation and you will see 
these handsome Douglas Salesmen, which will keep at 
work without let-up selling Douglas Corn Products to 
all America.

Recommend It to Your Trade
Fill the orders of your best trade 

with Douglas Oil.
It can be used with perfect suc

cess for every cooking purpose— 
shortening, fry ing, seasonin g. Users 
like it better than olive oil for 
salads regardless of cost, which is 
so much less.

Remember, the Government re
quests the use of corn in every 
possible form. And that there are 
no more useful and economical 
forms than Douglas Oil for salads 
and cooking, and Douglas Corn 
Starch for general use.

DOUGLAS COMPANY, Cedar Rapids, Iowa 
Manufacturers of Corn Products
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I ? DRY GOODS, I I « 
FANCY GOODS NOTION  ̂ Ï

M ichigan R etail Dry Goods Association.
P res id en t—D. M. C hristian , Owosso.
F ir s t  V ice-P residen t—George J . D ratz , 

M uskegon.
Second V ice-P residen t—H . G. W end- 

land, B ay City.
S e c re ta ry -T rea su re r—J . W . K napp, 

Lansing.

Shifting of H elp in Retail Stores.
Although the retail dry goods trade 

of the country has agreed with the 
Council of National Defense not to 
employ more help during the C hrist
mas season than they have in their 
establishm ents on an average 
throughout the year, m any of the 
local departm ent stores are finding 
it difficult even to m aintain their 
forces up to that average. At the 
same time the standard of efficiency 
of the help now available is said not 
to be as high as it m ight be. This 
is true not necessarily because of 
any lack of inherent ability on the 
part of these girls and women, but 
ra ther because of their inexperience.

“I do not believe,” said the head 
of a representative New York de
partm ent store, “that we have ever 
in all our history had such a high 
percentage of inexperienced girls and 
women behind our counters. Though 
it is perhaps true that many of these 
sales-people are of a keener intel
ligence, are m ore educated, and per
haps have a higher degree of refine
m ent than had the average run of 
our help before the war, until they 
have become more versed in the ways 
of salesmanship, not from talks and 
books and the m any m eetings we hold 
for their benefit, but from actual ex
perience, and until they are more 
familiar with such m inor and purely 
mechanical details as are involved in 
the mere clerical work behind all 
sales, they cannot render as efficient 
service to the public and to us as we 
would like. Therefore we hope that 
the public this year, more than at any 
o ther Christm as season in the past, 
will bear with us. In this connection 
I m ight add that the public will be do
ing them selves no less than us a great 
service by heeding the many appeals 
for early C hristm as shopping.

“I know of one store in town 
which not long ago lost about 500 of 
its sales girls over night. Such a 
th ing  would be a serious m atter a t any 
time and under any .conditions, but 
just at the approach of the fall season 
and the holiday trade, with the scarci
ty  of help as acute as it is now, it 
am ounts alm ost to  a calamity. So 
large a num ber of employes cannot 
be replaced in a day. or for that m at
te r in a week, and certainly they 
cannot be replaced under the present 
conditions with experienced workers. 
In such cases as this girls 14 and 15 
years old who never worked before

are taken on, although those who left 
and whose places m ust be filled were 
probably m ost of them  fullgrown 
women with at least some experience 
to back them  up. W e have, right in 
our own store, many such girls. Be
fore the war, girls of this age and 
even older were glad to sta rt in as 
cash girls a t $3.50 a week and work 
up gradually. To-day they turn up 
their noses at being called “cash 
girls,” and even thé $7 and $8 a week 
we now pay these girls for this 
work does not overwhelm them  any. 
W e m ust advance them  rapidly to 
still higher wages or lose them  alm ost 
before they are thoroughly familiar 
with our ways of doing things.

“A lthough the popular belief is that 
the Governm ent is drawing retail 
help away from the stores, this is 
not altogether true. I t  works indi
rectly. R etailers lose m ost of their 
help to offices from which girls 
have gone to take up Governm ent 
work. For instance, posters were 
displayed recently all over the city 
proclaim ing that the Governm ent 
wanted thousands of girl typists. 
A salary of $1,100 yearly was to be 
paid, and it was said that this 
would be increased in a very short 
tim e to $1,200. A knowledge of 
stenography was not required. As 
a rule, however, girls in departm ent 
stores would not be able to pass the 
requirem ents for filling these posi
tions w ith the Governm ent until 
they had had some greater experi
ence with typew riters. But office 
girls throughout the city respond
ed to  the posters, leaving $14, $16 
and $18 a week jobs for the better
paying W ashington work. W ith  the 
ensuing crying need for office girls, 
it was not difficult for sales girls 
and even cash girls with alm ost no 
typew riting experience to get these 
better-paying office jobs. In  this 
way the retailers of the city lost a 
good m any of their young sales 
girls, cash girls and quite a few who 
had been in the business for several 
years. The larger salary and the 
g reater dignity of being an office 
girl, and therefore a business woman, 
are too great tem ptations to  be put 
aside. Is it any wonder that, 'under 
these circumstances we are finding it 
difficult simply to  m aintain our force 
up to the average num ber of employes 
working throughout the year?

“As for errand boys, they are entire
ly of the past. T hey are simply not 
obtainable, th a t is all. O ne might 
ju st as well stop try ing  to  get boys. 
W e are taking on for much of this 
work old men, who, perhaps, are not 
able to do very much and who would 
be glad of an opportunity  to  earn a

little som ething. T hey are paid 
about $14 a week, the work is light 
and easy, and it is som ething for 
them  to do and to earn. This is 
several tim es as much as we used to 
pay boys in norm al tim es who did 
considerably more work and did it 
faster. Still this salary is not enough 
to  a ttrac t and hold boys to-day.

“I t  is in times like these that the 
stores which have been able to  get 
the good will of their employes will 
reap their harvests. The employer 
who keeps in close personal touch 
with his help, who takes an interest 
in their affairs and, if occasion arises, 
gives them  a little help, is the one 
who is going to be the least dis
turbed of any with the help question 
during these times of shifting w ork
ers.”

B revities F o r Busy Storekeepers. 
W ritten  fo r th e  T radesm an .

Too m any m erchants have uncon
sciously acquired the “yes but” a tti
tude. T heir salespeople come to them  
with suggestions, and then it’s, “yes, 
but—” and the tentative idea is 
squelched as w ith a bucket of cold 
water. Instead of the “yes bu t” a tti
tude, try  the “ why no t” a ttitude; in 
o ther words encourage your allies by 
try ing  their ideas out in a tentative 
way, even if you are doubtful at the 
beginning.

The business that to-day is standing 
still, isn’t really holding its own, for 
the whole world of business is m ov
ing forw ard; and for a given m erchant 
to m ark time, is really to  get behind. 
The only way you can hold your rela
tive own is to  move forw ard as fast 
as the business world about you; and 
to  really get ahead, m eans to  speed 
up and pass the average fellow.

Good, snappy advertising and good, 
snappy salesmanship both depend, in 
a m easure, upon what may be term ed 
a sense of news values; th a t is they 
concern them selves about in teresting  
things in m erchandise; they get a t the 
hum an-interest story  connected w ith 
their process of m anufacture, or the 
m anner in which the m aterials are

The Goods! 
Net Prices!

When you r e c e i ve  
"OUR D R U M M E R "  
catalogue regularly you 
always have dependable 
answers to these two 
important questions:

What is the lowest net 
price at which I can buy 
goods?

Where can I get the 
goods?

Items listed in this 
catalogue have the goods 
behind them.

The prices are net and 
are guaranteed for the 
time the catalogue is in 
force.

Butler Brothers

A sk about o u r w ay
BARLOW  BROS. Grand Rapids, Mich.

Exclusive Wholesalers o! 
Geoertl Merchandise

New York Chicago 

St. Louis Minneapolis 

Dallas
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B E  A  V O L U N T E E R
T O  T H E

P a tr io t ic  W a r  F u n d
The boys aren't home and we must give and give until the price is 

paid for world freedom.
Let's go as the boys say when they go over.
Let's go for freedom and humanity.
The “War Funds are for our citizens who went to war for us at 

home, to fight for “World Freedom.”

This space donated to the cause of Michif an Patriotic War Fund by

P A U L  S T E K E T E E  &  SO N S
WHOLESALE DRY GOODS GRAND RAPIDS, MICH.
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discovered, mined, produced, tran s
ported, and the like.

The dealer who hasn’t a nearby- 
com petitor m ay easily fall into the 
m istake of supposing th at he is w ith
out effective competition. H e isn’t— 
not in this day of the mail order 
house and the aggressive big town 
store th at’s reaching out into the 
least ramification of its trade zone. 
The best plan is just to  assume th at 
com petition is universal and constant; 
and that the only way to  get one’s 
share of the business is ju st to  keep 
up to  „a high level of store service.

T he house th at m akes a h it w ith the 
average m erchant, is the house th at 
seems anxious not only to sell the 
goods in the first place, but ju st as 
anxious to  see the dealer m ake a 
quick tu rnover so he can buy more 
goods. And there are p lenty of 
houses of this kind—houses th a t go 
in for a constructive policy; and their 
aim is to try  to  make every dealer 
to whom they sell a  b e tte r m erchant. 
Know these people, and cultivate their 
friendship; for thereby both you and 
they will prosper.

M ost every one of us doubtless 
imagines a t tim es th a t his problem s 
are the knottiest ever, his difficulties 
the greatest, and his discouragem ents 
the w orst that could be imagined. But 
the tru th  is there isn’t any place any
where on this m undane sphere alto
gether exem pt from  problems, diffi
culties, and discouragem ents.

Psychologist who have looked into 
the m atter, inform  us that there is 
m ore force in under-statem ent than 
in over-statem ent. But in spite of

this fact some dealers cling to  the old 
idea of exaggeration, or m oderate 
falsification, both in their newspaper 
advertising and in the salesmanship 
that goes on in their stores.

As a w ar time conservation m easure 
the m erchant ought to guard his credit 
with special care from now on; for 
there may come a time when you will 
w ant a favor from your house—a big 
concession in view of a big local 
opportunity  for cleaning up a lot of 
m oney; if your credit isn’t A -l, th at 
coveted concession will not be g ran t
ed.

Confidence in the m erchandise one 
sells—not blind faith, mind you, based 
on heresay; but well-grounded confi
dence, resting  on assured knowledge 
of the lines—is a subtle force in both 
advertising and selling.

T here are tim es and occasions when 
a m erchant finds himself in special 
need of favors and concessions from  
those of whom he buys; and then it 
comes to him suddenly th at his record 
of past dealings with such a house 
(or houses) is going to be studied in 
the light of his request.

One can not succeed in business, 
even in w ar times, w ithout advertis
ing. Some m erchants seem to think 
that unusual conditions which have 
come about as a resu lt of the war 
justify  them  in cutting  their advertis
ing appropriations, neglecting the 
preparation of copy, providing them 
selves with fresh illustrative m atter 
for announcem ents, and the like. I t ’s 
a big mistake. Keep up your adver
tising.

Resist the tem ptation th a t comes

with the wily salesman who would 
overload you with m erchandise of cer
tain kinds; and learn to make proper 
discount for the unconscious inven
tion of his imagination in explaining 
the alleged m erits of new things 
about which you know little (and 
which, if the tru th  were known, it 
may be he knows as little as you.) 
H is game is, of course to sell all he 
can; but it’s yours to buy only what 
you can sell.

One of the easiest things in the 
world for anybody in m ost any line 
of hum an endeavor to  do, is to get 
into a rut, to follow the beaten paths, 
to think in the same old term s. This 
is probably because we are creatures 
of alm ost incurable habit-form ing 
tendencies. But the success of a re
tail business depends largely upon 
one’s ability to  free himself from 
this tendency, and so m aintaining a 
growing, expanding, advancing view.

T he ideal store service seeks to  
eliminate m istakes in so far as it is 
possible to  avoid them ; but an abso
lutely errorless store system  is an 
ideal which hasn’t as yet been realized 
on this planet. These e rrors in service 
include pre tty  much everything from 
some clerk’s failure to charge an im
portan t item of m erchandise tp  the 
delivery system ’s failure to  get the 
m erchandise delivered to  some par
ticular party  on time. W hen a m is
take occurs (and becomes known), 
find out who is responsible for it, 
and how it happened to occur; then 
oil up your system  so it wont happen 
again.

T he small dealer may not have as

big a pull with the distant house as 
the larger retailing concern, his place 
of business may not be so large and 
well appointed, his windows not so 
showy, and he may not be able to 
cut the advertising splurge the big 
fellow cuts; but one thing is dead 
sure: he has just as good a chance as 
any o ther m erchant under the canopy 
to trea t his custom ers well, to  tru th 
fully represent merchandise, and to 
build the solid basis of good-will in 
the com m unity in which he is lo
cated.

D on’t talk retrenchm ent and false 
economy in the presence of your cus
tom ers or in your advertising, and 
not encourage them  in talking along 
these lines. D uring the fall and win
ter of 1918-19 more money will doubt
less be spent in practically every town 
and city throughout the U nited States 
than in any previous season. Crops 
are good, the prices they are bringing 
are the highest known, and all mills 
and factories and production plants 
of many kinds are running full blast. 
T he people have the m oney to  buy, 
and, if somebody doesn’t talk them 
out of buying, they will spend freely. 
The m ore nearly norm al we can keep 
business, the better it will be all 
around. F rank  Fenwick.

Seeing Them  Made.
On the counters in one departm ent 

store are old-fashioned stereoscopes. 
Through them  custom ers may see 
how the products which are on dis
play are made or where they come 
from. T here are usually two to. three 
custom ers w aiting to “look.”

SERVICE QUALITY

W hy We Hold Semi-Annual Sales
When the present management assumed charge of the Grand Rapids Dry Goods Co*, we decided that 

we must adopt some expedient to enable us to keep in close touch with our customers, to the end that we 
might be able to serve them most acceptably. This involved the adoption of some method of getting our 
trade to visit the house at frequent intervals, so that we might meet every patron face to face, acquaint our
selves with any peculiarity in his requirements and make our plans so complete as to preclude the necessity 
of his looking elsewhere for any staple article in the dry goods line* After due consideration we concluded 
that this purpose could be accomplished more satisfactorily through the medium of Special Sales, held twice 
a year, than in any other way* Experience has demonstrated that these sales have been a forceful factor in 
this company's success. They have created a bond of confidence between retailers and this company which 
has developed into a deep rooted and clear sense of our duty and service to the trade, besides enabling our cus
tomers to pick up seasonable goods which they cannot obtain elsewhere or at any other time on any where 
near as favorable terms* W e make careful preparation for these sales many months in advance, so we are 
always able to offer a complete assortment of good merchandise in -which Style, Quality, Value, Service and 
Price are predominant features*

Our next semi-annual house sale will be held the week of December 2 to 6, inclusive*

GRAND RAPIDS DRY GOODS CO.
Exclusively Wholesale Grand Rapids, Michigan

QUALITY SERVICE
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M ichigan P ou ltry , B u tte r  and Egg Asso- 
ciatlon .

P res id en t—J. W . Lyons, Jackson. 
V ice-P residen t—P a tr ic k  H urley , D e

tro it.
S ec re ta ry  and  T rea su re r—D. A. B en t

ley, Saginaw .
Executive C om m ittee—F. A. Johnson, 

D etro it; H . U  W illiam s, HoweU; C. J . 
Chandler, D etro it.

M ethods for U tilizing Apples N ot 
W o rth  M arketing.

Apple syrup is the latest product of 
conservation due to  the chemist. Af
te r noting the large wastage in apple 
orchards, due to  scarcity of help or 
unfavorable m arket prices, Dr. H. C. 
Gore of the United States Bureau of 
Chem istry has been experim enting 
with apples, in the hope of discover
ing some cheap and effective way of 
conserving their food value w ithout 
involving too much m anufacturing 
and transportation . He announces 
two m ethods which are recom mended 
to  farm ers generally and in some 
measure to housewives.

As described by J. J. W illam an of 
the American Chemical Society in a 
recent report of th a t organization, 
the first m ethod is based on the well 
known fact th a t when impure w ater 
freezes, the ice becomes purer than 
the original water. T hat is, the cry
stals of ice, when form ing, exclude 
the impurities, so th at the crystals are 
alm ost pure water. I t  m atters not 
w hat the impurities are. For fruit 
purpose the sugars, acids and flavor
ing m atter of cider are impurities, and 
by freezing the cider these highly 
desirable impurities will be concen
trated  in the m other liquor.

The cider is slowly and with con
stant stirring  subjected to a tem pera
ture below the freezing point; loose 
crystals of ice soon form, until the 
cider is “sugary” with them. The 
whole m ass is then dumped into a 
rapidly revolving tub with perforated 
sides, called a centrifuge. I t  is very 
sim ilar to  the centrifugals used in 
separating the molasses from  the 
granulated sugar in a sugar factory. 
As a result of the centrifugal force, 
the liquid portion of the cider is 
throw n out of the perforations and is 
caught in a surrounding drum, leav
ing the crystals of ice in the tub. By 
this process the cider becomes much 
concentrated; in fact, the process is 
continued until cider syrup is ob
tained so concentrated in sugars and 
acids that it will not spoil when b o t
tled, even w ithout sterilizing. This 
syrup can be economically shipped, 
and is ready for dilution a t any tim e 
into a beverage, which, to  the unin
formed, “was fresh from  the tree just 
yesterday.”

T his m ethod obviously can be used 
only in a factory, with m achinery 
available. The o ther way of utilizing

waste apples can, however, be very 
effectively followed in the home. This 
is a chemical treatm ent, in contrast 
to the purely mechanical treatm ent 
of the first method. T he cider is 
boiled with calcium carbonate (ob
tainable a t any drug store as a pre
cipitated chalk) to  destroy the acid
ity, and then boiled down to a syrup. 
Three-fifths of an ounce of the pre- 
cipated chalk is added to each gallon 
of cider, and the la tter boiled vigor
ously for five minutes. T his neu tra l
izes the apple acids and convents 
them  into insoluble calcium salts, 
which sink to  the bottom  of the ves
sel. A fter standing about five hours, 
preferably in tall containers, the 
clear juice is poured off from the sedi
m ent in the bottom  and boiled down 
rapidly to a syrup, rem oving all 
scum.

The syrup, then sufficiently con
centrated, boils down at 220 degrees, 
to about one-eighth the volume of 
the original cider. I t  is now bottled 
or put in mason jars  for sterilizing. 
Cotton plugs are placed in the bottles, 
and rubbers and  covers put on the 
jars. The containers are subm erged 
up to their necks in w ater in a boiler 
and heated a t a boiling tem perature 
for 15 minutes. Sterilized corks are 
immediately pressed into the bottles, 
and the covers of the jars screwed on 
tightly. If the whole outfit is allowed 
to cool slowly, the  little sedim ent in 
the syrup will settle to  the bottom  
and leave a d e a r ,  bright, delightfully 
“appley” syrup. This syrup contains 
all the sugars and flavoring m atters 
of the cider, with the acidity removed. 
It is thus a  mild fruit product ob
tained by a very simple chemical 
process. I t  cannot be diluted to  a 
beverage successfully, as in th is form 
it is too flat in taste  w ithout any 
acidity.

Agents Gets Water For Suffering 
Rice.

One thousand acres of rice will be 
carried over the em ergency peak, with 
a saving of about $135,000, as the 
result of a survey of the rice situa
tion made by the county agent of 
Stanislaus county, Calif. A report 
of this survey, showing the im pera
tive need of m ore water, was made 
by the agent a t a special session of 
the County Council of Defense. The 
rem ainder of the irrigation w ater in 
the M odesto Irrigation  D istrict was 
prom ised to the rice men by the dis
tric t directors as a resu lt of the 
agent’s report.

Two things will be found desirable 
—m ake as few m istakes as possible 
and then profit by the ones th at are 
made.

Egg Candling Certificates
One m ust be used in every case of eggs sold by the  m erchant to  ped

dler, wholesaler or commission m erchant. Not to  do. so is to  subject the 
seller to  severe penalties. We can furnish these form s printed on both 
sides, to  conform to G overnm ent requirements, for $1 per 100, postage pre
paid. Special prices in larger quantities.

TRADESMAN COMPANY
G R A N D  R A PID S

F R E IM A N N  & CO  Successors toA I V C i U U n n n  « .  V i W . ,  “ N orthern  Mich. Hide, W ool and Fur C o.”
BUYERS O F H ID ES, W O O L, FU R, T A L L O W , M E T A L , 

RUBBER. O LD  PA PE R , G IN SE N G , B EESW A X  A N D  IR O N  
WRITE FOR OUR PRICE LISTS BEFORE YOU SHIP.

Branch Office: 267 Grove St., Milwaukee, Wis.
731-732 East Front Street________  TRA V ERSE CITY , M ICHIGAN

A T T E N T I O N ,  J O B B E R S !
We are State Distributors for

Nut Spread Margarine
and have a few territories open for jobbers.

Write us at once for information or territory wanted.
The D, A. BENTLEY CO.

Butter, Eggs and Cheese Specialists SAGINAW, MICH.

T 7  W e Buy 1C ' W e Store 1[7  W e Sell
S2j  G  G  S JH / G G S  JL I / G G S

W e are  a lw ays in th e  m ark e t to  buy FR ESH  EGGS and fresh  m ade 
DAIRY BU TTER and PACKING STOCK. Sh ippers will find It to  th e ir  
in te re s ts  to  com m unicate  w ith  us w hen seeking an  ou tle t. W e also offer 
you ou r new m odern fac ilitie s  fo r th e  s to ring  of such  p roducts  fo r you r own 
account. W rite  us fo r ra te  schedules covelrlng s to rag e  ch arg es , e tc . W E 
S E L L  Egg Cades and Egg C ase m ateria l of all k inds. G et o u r quo ta tions.

K E N T  S T O R A G E  C O M PA N Y , G rand  R apids, M ichigan
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Expensive W aterm elons.

A year ago the farm er who should 
have come to 'tow n with a load of 
waterm elons with the littlest in the 
lot marked $1 and an ascending scale 
all the way up according to size to 
$3.50 would have been regarded as 
som ething of a wild man. But it has 
come to  pass that people who m ust 
have a waterm elon are “paying the 
price.” A melon that could ;hiave 
been bought for 35 cents in times 
past now costs $1, and there is no use 
to  try  and beat down the farmer.

T his particular section of the coun
try  is caught “sh o rt” on waterm elons, 
and the tariff is the highest on record. 
The farm ers in the great m elon-grow
ing section around Camp Greene did 
not go into the melon venture this 
season, while the grow ers on the 
famed bottom  lands of the Catawba 
planted a sm aller crop than usual. 
Then came a season of hot, dry 
w eather and the small crop was cut 
still smaller. Charlotte people as a 
rule cannot survive the sum m er w ith
out a taste  of the Catawba melon 
tonic, so they are going the pace on 
w ater melon. On the m arket yester
day melons that were form erly sold 
around $1.25 had scratched on their 
shiny green backs in m arks and figures 
large enough to be read across the 
street $3.50, and it appears to  be a 
*,ct that these $3.50 m elons went 

about as fast as in form er days when 
the few dollars the populace had were 
w orth double what the dollar this 
same populace now has is worth.

Both the aristocrat and the plebeian 
have always had equal claim on the 
waterm elon, and even when con
ditions have been so m arkedly 
changed under the influences of war 
the same rule holds good. T he same 
scenes prevail around the waterm elon 
wagon—of the white m an carrying 
his purchase away in an automobile 
and the darky, the happier of the two, 
to ting  his off under his arm.—Char
lotte, N. C., Observer.

M oss as. a  F lo u r Substitute.
According to advices reaching the 

American Chemical Society, Swedish 
chemists have discovered a way to 
produce an acceptable flour from Ice
land moss, which grows plentifully in 
the pine forests of the Northland. 
T he moss is gathered in g reat quanti
ties and is boiled in lye obtained from 
wood ashes. Lye, chemically p ro
duced, is a scarcity in Sweden, which 
accounts- for the wood ash substitute. 
A fter suitable leaching in this lye, the 
moss is carefully washed and finally 
boiled in w ater for a few hours. The 
moss dissolves completely, and upon 
cooling, the whole solution thickens 
into a jelly. This jelly is used ex
tensively in the kitchen. Soups, meat 
courses, and fruits can all be mixed 
and diluted with this jelly and made 
practically as nutritive as before, de
creasing the cost considerably.

In bread m aking 50 per cent, of the 
flour is substituted by this moss je l
ly. The human organism  is able to 
assim ilate completely the substitute. 
Rye bread, which is extensively used 
in Sweden at the present time, is 
found to be m ore nutritious mixed 
with this jelly than w ithout it. In  a

bread baked of flour diluted by moss 
jelly the quantity  of nitrogenous pro
ducts has gone up considerably, and 
so also the carbohydrates. The fat is 
practically the same in the rye bread 
with the jelly as w ithout the substi
tute, while the w ater percentage is 
considerably less in the substitute 
bread than that made w ithout the 
substitute.

The Swedish Food Adm inistration 
is collecting large quantities of this 
material, and it is expected that about 
100,000 tons have been collected dur
ing the summer. The price of this 
substitute is about 5 cents per pound.

T he People’s Sugar Sacrifice.
As a further evidence that the peo

ple at large are really back of the 
Food A dm inistration, the Federal 
Sugar Refining Company calls a tten 
tion to  the fact th at for the quarter 
ended Septem ber 30, 1918, when much 
sugar is needed for preserving, the 
per capita consum ption of sugar in 
the U nited States was actually one 
pound less than for the quarter ended 
December 31, 1917, when no sugar 
was needed for preserving and there 
was such a hue and cry over the 
“sugar shortage” then existing. I t is 
also in teresting  to note that for the 
twelve m onths ended Septem ber 30, 
1918, the consum ption was. 3,423,650 
long tons, a per capita consum ption 
in the United S tates of 77 pounds, 
based on a population of 100,000,000, 
as com pared with 83 pounds for the 
year 1917, when the to ta l consum p
tion was 3,094,695 long tons. For 
1919 the Food A dm inistration, it is 
reported, now contem plates restric t
ing the consum ption to  3,200,000 tons. 
Assum ing th at the distribution for the 
four quarters covered above would 
fairly represent the 1918 distribution, 
the saving of 1918 in comparison with 
1917 would be 271,045 long tons, 
which on the present basis of d istri
bution is equivalent to a little more 
than one m onth’s supply.

T he S ta ture  of a Man.
Once a  m an  nam ed  W ilhelm  said  

“I have th e  g ran d est notion 
To gobble up w h a t land th e re  is 

And th en  d rink  down th e  ocean.
I ’ll m ake m yself Chief Ruler,

Hold th e  U niverse in m y hand,
All n a tions  shall adore me 

A nd kneel a t  m y com m and.
I ’ll be the  b iggest m an on e a r th  

W ilhelm , th e  g re a t and  g ran d !”
F rom  being puffed and  swelled so big, 

H is  head  began to  ache.
“ Oh dear, th is  pain I can  no t s tan d  

Doc. H indenburg , w h a t shall I  ta k e ? ” 
“ I know  w h a t ails you, W ilhelm ,”

Said th e  doctor, w ith  a  frown,
,fYou b it off m ore th a n  you could chew  

A nd swallowed it  r ig h t down;
And, outside, th e  v a lian t Allies,

Inside th e  conquered nations,
Cause ex te rn a l ir r ita tio n  

And in te rn a l com plications!
You’re  aw fully  b loated, W ilhelm,

And th e re  rea lly  is  no use 
To prescribe  fo r you Peace  T rea tm en ts  

U nless you w ill reduce.
So ju s t  s ta r t  w alk ing  backw ards,

B itte r  d e fea t you m u st sup,
If  you r head g e ts  sm all and  your crow n 

falls off
D on’t  stop  to  pick it  up.

K eep going u n til you reach  Berlin,
T h en  tak e  a  dunce’s stool 

And s it  down in th e  corner,
L ike a n y  o th e r fool!

You’ll sh rink  and  sh rin k  and  sh rin k  some 
more,

T he end is p la in  to  see,
T he sm alles t m an  in a ll th e  world 

W ilhelm , you’re  doomed to  be!
L. M. B jorkm an.

The persons who seems to  be per
fectly satisfied w ith them selves are 
usually not satisfied w ith m any o th 
ers.

W eather Forecasts M ay Save Cattle.
Cattlem en in the W est and South

w est may save thousands of dollars 
and many thousand pounds of meat 
during the w inter season if they will 
watch w eather forecasts, according to 
officials of the W eather Bureau. 
They should give attention  not only 
to the regular forecasts but to  the 
special daily .forecasts issued by 
W eather Bureau stations in cities and 
towns of considerable size, during 
the w inter in regard to minimum 
tem peratures expected to  occur w ith
in a shipping radius of one day or 
two days of the station. In N orth 
western Texas last w inter a num ber 
of herds of cattle, aggregating  m any 
thousand dollars in value, died from  
exposure to a destructive cold wave 
which had been forecast by the 
W eather Bureau and warnings of 
which had been dissem inated through 
threatened region.

Alien enemy property  is learning 
the m eaning of “benevolent assimi
lation.”

Rea & Wi tz ig
Produce

Commission Merchants
104-106 W est M arket St.

Buffalo, N . Y.

Established 1873

United State* Food Adm inistration 
License N um ber G -17*14

Shipments of live P o u l t r y  
wanted at all times, and ship
pers will find this a good mar
ket. Fresh Eggs in good demand 
at market prices.

Fancy creamery butter and 
good dairy selling at full quota
tions. Common selling well.

Send for our weekly price cur
rent or wire for special quota
tions.

Refer you to the People’s Bank 
of Buffalo, all Commercial Agen
cies and to hundreds of shippers 
everywhere.
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M ake Y our H ead Save Y our HeeLs.
W hat I had to  say a little while ago 

about organizing yourself and plan
ning your w ork has brought such an 
astonishing amount of grateful com
m ent that I feel moved to  follow up 
the subject. I really thought that 
what I said then was ra ther obvious; 
but it seems to have been useful and 
som ewhat novel to  many of my read
ers.

Surely, in these tim es above all, 
when th rift and conservation of the 
national resources are being preached 
from every sort of pulpit, it ought to 
be superfluous to point out that one 
of the principal form s of national 
energy, to be conserved with special 
care, is that of personal streng th  and 
vitality of the women who have the 
care of homes. If it is wicked to 
waste the money, fuel, and food in 
American families, it certainly is not 
less wicked to squander the personal 
resources of the home-maker, whose 
im portance to  the m aintenance of the 
national m orale is fundamental.

W ithin my own acquaintance there 
are several hom es in which the influ
enza epidemic brought down not only 
the wife and m other and one or m ore 
o ther m em bers of the family, but in
dispensable household helpers, leav
ing one son or daughter, or perhaps 
the (usually helpless) “man of the 
house,” the only well person—and no 
nurses to  be had from outside for 
love or money. In  one such case, by 
the way—m odesty forbids a m ore 
particular identification—was demon
stra ted  the value of teaching boys to 
cook and do general housework! But 
that is “another story.” Perhaps we 
shall find it profitable to  take up th at 
subject at some future time. Ju s t 
now I want to  talk about preventable 
waste of effort on the part of women, 
particularly  in the form  of unneces
sary footsteps.

“ Make your head save your heels,” 
m y m other used to say, and I find 
m yself saying it to  myself and m y 
household a dozen tim es a day. I 
have m et but one woman in m y life 
who did no t prom ptly acknowledge 
the wisdom of the saying; th at was a 
facetious old aunt of mine who de
clared it fallacious.

“I consider my head much more 
valuable than my feet,” she used to  
say, laughingly, “and I  do not intend 
to  wear it out for the sake of my 
heels.”

But she was one of th e  m ost ef
ficient of women, and in practice her 
forethought ,was always saving her 
footsteps. You will notice that all 
the efficient women plan their steps. 
O nly a day or two ago a wom an who 
has been doing volunteer w ork a t our

local hospital said to me th at she had 
been learning much from the super
intendent of the hospital by observ
ing how she planned her work and 
saved herself unnecessary m otions 
and duplication of errands about the 
building.

I t  is easy to  generalize; let me be 
specific. Think before you go up
stairs or down what you are going 
for. Have it clearly in mind, so that 
you will have only one journey. W hen 
you go to  the kitchen, have in mind 
definitely w hat you are going there 
for, so as not to  have to  go there 
twice. W hile you are a t the tele
phone, do the business thoroughly, so 
that you will not have to call the 
same person again for som ething you 
forgot the first time.

In  the kitchen: Look about and see 
if a re-arrangem ent of things there 
will not save time and steps. This is 
all the m ore im portant if you have no 
servants o r are unable to  get any, 
and have to add th a t work to  the 
o ther things you have to  do. I t  is 
surprising the num ber of steps you 
can save by trifling shifts of table or 
cupboards o r the placing of new 
ones and the pu tting  up of a few 
hooks. A large, airy kitchen is very 
fine for the real estate agen t to show 
to  prospective tenants, but it may 
represent miles of weary footsteps.

All utensils should be hung as near 
as possible to the place where they are 
to be used. In  one kitchen I know, 
the roller-tow el is clear across the 
room from  the sink. T he architect 
no doubt thought he was doing a 
wonderful thing to  fill the room  with 
windows and cupboards—well enough 
in their way. The solution was a 
towel beside the sink w ith a loop at 
each end so th at it could hang on a 
nail, handy for use. And it saved 
tw enty feet of walking.

In  case of sickness, steps are of the 
utm ost im portance; long distances 
mean a weary nurse o r m other—es
pecially if one woman has to  be both, 
and cook besides. A t such tim es a 
little re frigerator upstairs, and a small 
gas-plate and a handy shelf, w ith an 
equipm ent of saucepan and other 
things of the sort, may make all the 
difference in the world in preparing 
food for the sick-room. F or those 
who can afford it, the many new  elec
trical cooking, heating, and ironing 
appliances, rightly  placed upstairs, 
are of the utm ost value and comfort. 
W ith  a baby in the house, these 
things become alm ost u rgen t neces
sities.

T he cellar is a favorite place for the 
location of bad arrangem ents. I have 
in mind one cellar where the very 
large furnace is so located w ith refer

ence to the coal-bin th a t every shov
elful of coal has to  be carried tw enty 
feet and around a corner, and the 
empty shovel the same distance back 
again, each trip. The cellar stairs 
are so placed as to  m ultiply steps. 
All this creates a tem ptation to  dis
order and discomfort, because it is 
easier to drop things than to take the 
long journey to where they belong. 
The architect was very proud of that 
house, too!

I know you can’t make over your 
house—especially if it doesn’t  belong 
to you; but you can arrange things to 
some extent so as to. save unnecessary 
journeys for yourself and your help
ers. And you can simplify your liv
ing so as to elim inate much of the 
labor. In many hom es there are 
room s that should be closed up alto
gether in such times as these, saving 
not only all the labor th at goes into 
keeping them  cleaned and dusted, but 
the fuel required to  keep them  warm.

Most women are giving much time 
and effort now to  outside w ork of 
various kinds, in addition to all that 
they used to do and th at seemed even 
then to overtax their strength. T he 
only way in which this can be done 
w ithout a certain breakdown at the 
end is to simplify the home life to the 
utm ost, and study to eliminate every 
form of lost motion and wasted ef
fort. A fter all, you are only one per
son; if you go beyond your reasonable 
lim its of streng th  you will pay for it, 
sooner or later. Think w hat th at will 
mean in your home, not so much for 
you as for those who w ithout you will

be left helpless—and have to take 
care of you besides, in these days 
when doctors are hard to get and 
nurses are not to be had at any price!

I am not suggesting necessarily 
that you do less, but only that you do 
it in a rational way, by organizing 
your effort, putting your good brains 
and common-sense into study of the 
nature and extent of your necessary 
tasks, adjusting your time to  what 
you have to do, and saving your steps 
so that you will not go twice over 
ground that could be covered in one 
errand and can use them  for the out- 
of-door exercise that you m ust have. 
W omen are not used to this sort ot 
planning of their effort; they run up 
and downstairs as if their time and 
streng th  were limitless, duplicate 
their effort w ithout thought of the 
waste of it, and wear out before their 
time. To yourself, your family, your 
country, and the work th a t m ust be 

done, you owe it to  “make your head 
save your heels.”

Prudence Bradish.

Dried Fru its  Instead  of Candy.
Hom e cook-stove dryers in Oregon 

are considered a very necessary piece 
of furniture by the women in home- 
dem onstration agent counties, where 
they have learned of the m any uses. 
Ir. one section dainty boxes of home- 
dried fruits have been prepared for 
C hristm as gifts and to send to  the 
boys in camps and a t the front. In 
stead of candy, the children of this 
same section use the dried fruits to  
satisfv their natural craving for 
sweets.

S E E D S  W A N T E D
ALSIKE CLOVER

M AM M OTH CLOVER, RED CLOVER  
SPRING RYE, ROSEN RYE  

RED ROCK W H EAT, FIELD PEAS

The Albert Dickinson Company
SEED M ERCH ANTS  

CHICAGO , ILLINO IS

Fleischmann’s 
Yeast

is the yeast that women 
patriots want.

Housewives who bake Conservation Bread must have 
yeast that is good and fresh and strong.

Help them out.
Watch your stock of Fleischmann’s Yeast, and be pre

pared to respond to every call.
THE FLEISC HMANN COMPANY 

“Fleischmann’s Yeast” “Fleischmann’s Service”
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R E T A IL  T R A D E  PR ICE L IST

THE PERFECT BAKING POWDER

Standard Selling Prices to Retailers:

PACKAGES
No.
in

Case
Price
per

Dozen
Lbs.

in
Case

Price
per
Lb.

Price
per

Case
Retails

for

* ------------------- 1 ]t-~ A _

25c size, * lbs. 2 doz. $2.25 12 37*c $4.50 $6.00

40c size, 1 lbs. 1 doz. $3.60 12 30c $3.60 $4.80

Cl.75 size, 5 lbs. * doz. $15.75 30 26}c $7.87* $10.50

* 4̂-lb. size discontinued for duration of war as 
conservation measure.

RYZON Sales Policy:
RYZON, The Perfect Baking Powder, is priced uni

formly to consumers at standard prices quoted on invoices, 
specified on packages, and advertised to consumers and 
every effort will be made to standardize such prices.

Accordingly, dealers (w hether wholesalers or retailers) 
who disregard these prices, will not be used as distributors 
of RYZON.

RYZON is guaranteed to give satisfaction to consum ers.

GENERALCHEMICALCOt
FOOD DEPARTMENT

NEW YORK

R y z o n  '4-lb. Packages Are 
Discontinued—As a War 

Conservation Measure
For five excellent reasons, RYZON will not be 

packed in the %-\h. tins for the present:—

1: To Save tin! Much more tin is re
quired to pack the same quantity of RYZQN 
in Ji-lb. tins as in the larger sizes. The 
Government needs tin.

2: To save labor! It is obvious that to 
fill and pack K-lb. tins requires more labor 
than in the larger sizes. The Government 
needs labor.

3 : To save paper! More paper is used label
ing the smaller tins for the same quan
tity of powder. The Government needs the 
chemicals used in paper manufacture.

4: To save packing cases! More lumber 
is needed for the same quantities. The 
Government needs lumber.

5: To save freight! T he smaller pack
ages bulk larger, quantities considered, than 
the larger ones. The Government needs 
every cubic foot o f freight space it can 
get.

We are certain that the trade will heartily 
endorse this effort to co-operate with the Gov
ernment to the limit of our ability.

R y z o n  dealers are selected because of their character and the service they render the com
munity and not because they have worked out the cheapest way in which to do business irre
spective of service and quality. Price-cutting, cheapness, and consumer self-service have their 
place in merchandising but cannot replace greater service which the public needs and demands.

More than 80% of the grocery business is now, and we believe will always be, done by the 
class of grocers who make quality goods, real store service, delivery of orders, reasonable standard 
prices and guaranteed satisfaction to consumers on every article sold, the principal selling factors 
instead of mere cheapness or non-service price-cutting.

RYZON, The Perfect Baking Powder, is sold through the service and quality class of grocer 
because its character and sales policy best meet his requirements for a food product which excels 
in combined quality, service, and economy.

More than two million R y z o n  B a k i n g  B o o k s  have been distributed to American homes 
through the service grocers of the U. S., helping the housewife to solve the Food Administration’s 
requirements in the use of substitute flours and meals, which are made wholesome and pleasing 
when baked according to the recipes with R y z o n .

Leading service wholesale grocers of the U. S. stock and sell R y z o n . If  your jobber is not 
one of these, a post card request to G e n e r a l  C h e m i c a l  C o m p a n y , 25 Broad St., New York, will 
bring you the name and address of the nearest R y z o n  wholesaler.
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M ichigan R etail H ardw are  A ssociation.
P res id en t—Jo h n  C. F ischer, A nn A rbor.
V ice-P residen t—Geo. W . Leedle, M ar

shall.
S ec re ta ry —A rth u r J .  S co tt, M arine 

C ity.
T rea su re r—W illiam  Moore, D etro it.

An E arly  S ta rt fo r the Christm as 
Campaign.

W ritte n  for th e  T radesm an .
I t is now conceded by all shrewd 

m erchants th at an early sta rt is nec
essary to  a successful C hristm as cam
paign.

Christm as trade in 1918 prom ises 
to be different in many ways from 
Christmas trade in other years. Yet 
the same general conditions hold 
good. There will be a great deal of 
Christm as business done, despite a 
noticeable tendency to  eliminate 
“useless giving” ; and the existing 
conditions m erely emphasize the need 
for an early start.

In the old days, the m erchant could 
buy quite late and still be sure of the 
delivery of many lines for his C hrist
mas customers. Today, trade condi
tions generally and shipping condi
tions compel the m erchant to look 
far ahead and to  buy far ahead and 
even at that there is no certainty. 
There is little that can be done in 
the buying end this late in the season. 
I t  is the selling end on which the 
hardw are dealer m ust now concen
tra te  his attention.

Early planning saves work. In  
view of the difficulty of securing 
capable help, and the probable 'nec
essity in m ost stores of running com
paratively short-handed in the C hrist
mas season, it is all the more desir
able, first, to  plan things well ahead 
of time, and second, to get the season 
started  early.

There is a great deal of prelim inary 
work that can be done this month. 
Thus, advertising can be outlined, 
and m ost of the advertising copy 
written. W indow displays can be 
sketched on paper, and the accessories 
secured and made ready. The holiday 
arrangem ent of the store interior can 
be actually made. T here is no rea
son to  leave these essential tasks to 
the last minute, when they will in ter
fere with the vital work of looking 
after the customers.

E verything th at can be done ahead 
of tim e should be done, and the re 
sulting m aterial — advertising copy, 
copy for circulars, m ailing lists, 
sketches of window displays, etc.— 
placed where the m erchant can put 
his finger on w hat he w ants at a 
m om ent’s notice.

T he trend of Christmas buying will 
be more than ever practical. Under 
¡existing conditions, the public can 
be easily induced to  purchase gift

articles for everyday uses. T his fact 
should be taken account of in the 
hardw are dealer’s Christm as adver
tising.

A good item in any Christm as cam
paign is a list of suitable gift articles 
that can be purchased in the hard
ware store. I t  will be good policy, 
in compiling this list, to  go over the 
stock very carefully. There are 
m any articles not usually regarded 
as “C hristm assy” which nevertheless 
have a distinct gift value.

Thus, grown up sons and daughters 
who, under existing conditions, would 
regard it as unpatriotic to buy m other 
som ething purely ornam ental, m ight 
feel like spending a little more money 
and purchasing her as Christmas 
present the m odern kitchen range 
which she sorely needs. Here, the 
everyday article can be featured as 
a Christm as gift to good advantage. 
And there are many other articles 
in the hardw are stock which are not 
usually associated with Christm as but 
which can be played up in this con
nection.

As a prelim inary to the holiday— 
Thanksgiving and Christm as—trade, 
a “brighten up the hom e” week may 
not be out of order. T here are sure 
to be Christm as visitors in many 
homes in your community. Perhaps 
the soldier boy will be hom e on fur
lough from his training camp. W hat 
more natural than the desire to  make 
the home look neat and cosy for the 
visitors. A few dollars spent in wall 
paper or wall-tint for the room s that 
need it m ost—a can or two of floor 
fin:sh — a little aluminum or 
gold paint—these item s will make1 
a very appreciable difference "in the 
rppearance of the average home. 
And the suggestion involved in a 
window display of such goods is valu
able to the m erchant’s holiday cam
paign. It gets folks thinking along 
the lines of T hanksgiving and C hrist
mas.

A display of such lines just before 
Thanksgiving, helped out by suitable 
show cards, will therefore be dis
tinctly  in order.

Following this, the actual Christmas 
campaign can be launched immedi
ately after the T hanksgiving holiday, 
nad pushed energetically until C hrist
mas Eve. In  his advertising, the 
m erchant can urge good reasons for 
buying early—the difficulty of secur
ing many lines, and the desirability 
of the custom er m aking his pur
chases before everything is picked 
over. In  fact, it would probably be 
a good stun t to  send out a circular 
letter, -or even a personal letter, to  
regular customers, urging them  to 
make their Christm as purchases

early. In  this letter, talk  to  the 
people as if you were discussing the 
m atter in a serious, confidential way. 
Tell them- ju st w hat the situation is, 
and how difficult it will be for those 
who put off their buying to  the last 
m inute to get ju st w hat they want. 
W ith this letter, enclose your printed 
list of suitable gift articles. And! 
get out this .le tter as soon after 
T hanksgiving as possible. A t the last 
m inute it will, of course, be practic
ally futile.

Every effort should be made to 
clean out the distinctly Christm as 
stock before Christm as Eve. The 
m erchant who, in the past few years, 
carried over seasonable stock, was 
helped by the steady upward trend 
of prices, which offset to  some extent 
the otherw ise inevitable loss. But to 
carry over stock in the face of a 
possibly declining m arket would be 
a mistake. I t  will be p re tty  safe 
policy, therefore, to  take the imme
diate profit. In  any event, goods 
I eld over until another Christm as 
will mean some losses th rough de
preciation, breakage, etc. On the 
whole it will probably be better to 
play safe in th is regard.

If extra help is desired for the 
Christm as season, now is the  time 
to arrange for it, if a t all possible. 
These are times, indeed, when nothing 
in business can be left to  chance, and 
when the hardw are dealer m ust plan, 
calculate and figure ahead as never 
le fo re . He should make his plans 
with a view to two distinct object
ives. F irst, he should aim to  get 
everything done that can be done in 
the way of prelim inary w ork before 
the Christm as season actually starts. 
Second, he should plan to clear out 
as far as possible his distinctly 
C hristm as lines before the season 
ends.

I t will probably pay to study the 
•’n terior arrangem ents w ith a view to 
facilitating the handling of C hrist
mas trade, avoiding w aste m ovem ent 
and needless steps. A nything in this 
direction, of course, m ust be based 
on the conditions in each individual 
store, and it is up to  the individual 
m erchant to  w ork out his own a r
rangem ents accordingly. T here are 
m any stores where added efficiency 
will, however, save the m erchant 
money, and where it will pay to give 
some thought to m ore efficient a r
rangem ent. V ictor Lauriston.

Horse Blankets
Stable Blankets, $2.85 to $ 6.00 
Square Blankets, 1.55 to 25.00

Large Assortment

Sherwood Hall Go., Ltd. 
30-32 Ionia Ave.

Grand Rapids, • Michigan

Special Sales
John L. L ynch Sales Go.

N o. 28 So Ionia Ave.
G rand  Rapids, M ichigan

SIDNEY ELEVATORS
Will reduce handling expense and speed 
up work—will make money for you. Easily 
installed. Plans and instructions sent with 
each elevator. Write stating requirements, 
giving kind machine and size platform 
wanted, as well as height. We will quote 
a money saving price.

Sidney E levator Mnfg. Co., Sidney, Ohio

Foster, Stevens & Co.
W holesale Hardware

157-159 Monroe Ave. 151 to 161 Louis N. W,

Grand Rapids, Mich.
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R EA LM  O F  T H E  R E T A IL E R .

Some T hings Seen L ast Saturday 
A fternoon.

"M an proposes and God disposes” 
and sometimes the disposition is ac
complished by means of punctured 
autom obile tires before the p ro
gram m e reaches action on the part 
of the Almighty. In  planning my 
■Saturday afternoon trip  last week, I 
included Berlin, Coopersville, Nunica, 
S pring  Lake, F errysburg  and Grand 
■Haven, but when I was ready to sta rt 
I wias detained an hour by a w retch
ed puncture inflicted by a large wire 
nail which had no business being in 
the street: Recalling the fact that I 
had prom ised to take a very old 
friend on one of my trips, I went 
around by Lam ont and picked up 
Jacob Phillips and his estim able wife. 
Nearly fifty years ago, when I was 
a boy of 10, I resided in Lam ont 
and Jake was my Sunday school 
teacher. In those days he was the 
handsom est young fellow in O ttaw a 
county. • He dressed in the latest 
style, parted his hair in the middle, 
waxed his m ustache and wore pointed 
toed shoes. H is collection of neck
ties was so varied and complete that 
he could don a new one every day 
for a m onth and not duplicate the 
color or shading. He was an expert 
farm er, an ideal churchm an and a 
society swell of the first order. He 
was also a model Sunday school 

'teacher, because he never once forgot 
that he was once a boy and boys had 

'to  be judged by their own standards 
and treated  accordingly. On one 
occasion he was placed in charge of 
a class of boys whom no one had 
been able to control. Jake accepted 
the situation w ithout p ro test and 
started  in to tame the young wild
cats. W ithin two weeks he succeed
ed in changing the character of the 
class from the w orst behaved section 
of the Sunday school to the m ost 

■ attentive class in the church. The 
superintendent could scarcely believe 
h ’s eyes and asked Jake how he 

: worked such a revolution in so short 
1 a time. “ I’ll tell you.” replied Jake, 
“if you w on’t tell anybody. I saw 
I was ‘up against it’ and pondered 
long and earnestly. Finally I struck 
a lead wh’ch I thought would work, 
so I said to the class the first Sunday 
I was placed in charge, ‘Boys, we 
have a p re tty  hard name, but I think 
we can be the m odel class in this 
Sunday school. I tell you what 
we’ll do: If  you will study hard every 
week and get your lesson perfectly, 
we will devote a half hour to  the 
lesson each Sunday and during the 
o ther half hour, I ’ll tell you the  
damnedest best bear story  you ever 
beard.’ From  that time on the repu
tation of that class was above par 
and Jake Phillips was accorded the 
palm of being the m ost versatile 
Sunday school teacher in Michigan. 
I sat under his instruction and 
listened to  his singing—he had a 
wonderful voice fifty years ago— 
with* awe and adm iration and never 
departed from the path of rectitude 
on which he started  me as a boy until 
tw o years ago, when he took me over 
to  the Berlin fair and introduced me

to the inside workings of a  m odern 
hoss tro t. A fter what I saw there— 
and saw him do—I readily concluded 
that he knew how to handle horses 
as well as he knew how to m anage 
boys fifty years ago.

Jake has been a farm er and a lum 
berman all his life and still owns one 
of the finest farm s in O ttaw a county, 
about a mile north of Lam ont, adjoin
ing the famous farm  of that famous 
farm er and ‘w orld-renow ned w riter 
on farm  topics, Colon C. Lillie. Mr. 
Lillie and I have crossed swords 
on several occasions and the echo of 
the clashes has not yet ceased re
sounding. I like Mr. Lillie because 
he is as stubborn as the Devil and 
as tenacious of his opinions as a 
pine stum p is full of rosin. I like 
him still more for another reason—he 
never writes about anything he does 
not fully understand. H e has no im
agination, which is a good fault in 
a w riter on agricultural topics. Too 
much of the stuff in the agricultural 
press nowadays bears evidence of 
having been w ritten on the top floor 
of a 23 sto ry  brick block. Mr. Lillie 
writes about his own hogs—and one 
glance a t his bacon pigs is enough 
to make one’s m outh w ater—and his 
own silos and his own grow ing wheat 
fields. He never discusses the effect 
of cholera am ong the mules of T en
nessee or the prospect of the corn 
crop in Mars. He looks out over 
his broad acres and makes weekly 
notes of the things which interest 
him, realizing th at the problem s he 
faces and solves are the same prob
lems which every o ther farm er in 
Michigan has to face and solve. T hat 
explains why he is conceded to be 
one of the forem ost agricultural 
w riters of the age. I don’t • suppose 
be would know a gram m ar or a rh e t
oric if he should meet them  on the 
street, but because he gets in bed 
with the average farm er and talks in 
a language which the average farm er 
can understand, he is regarded as a 
Moses by a large share of the pro
gressive and practical farm ers of 
Michigan.

To return  to Jake Phillips for a 
moment, I wish t o  record th at his 
new home in Lam ont is not in keep
ing with the average farm er’s home 
I referred to in my Realm of the 
R etailer article last week. Jake has 
installed all the m odern convenien
ces possible in a town the size of 
Lam ont. He has electric light, hot 
and cold water, hot w ater heating, 
bath and toilet convenience, and — 
w hat is infinitely better than any 
m aterial advantage—he has a cheery 
welcome and a glad hand for every 
caller and acquaintance. I think he 
draws the line only on gypsies and 
horse thieves.

Coopersville people are naturally 
elated over the acquirem ent of their 
condensed milk p lant by the com
pany which makes Pet m ilk and the 
assurance th at the factory is to be 
doubled in capacity within the next 
few m onths. This m eans much to 
Coopersville, not only because of the 
increased working force which will 
be required, but because it will give 
a great impetus to  the cow and dairy

industry in the vicinity of Coopers
ville.

I wish I could prevail upon the 
business men of Coopersville to send 
a com m ittee to Grandville and note 
how nicely that town is w orking out 
the problem of paving its best busi
ness street, which was form erly as 
uneven in dry w eather and as muddy 
in wet w eather as the main street of 
Coopersville is at the present time.
I believe such a visitation would give 
them  an idea which would result in 
prom pt action on their part. Such 
an im provem ent would do m ore to 
enhance the appearance of Coopers
ville than anything else I could sug
gest.

The Coopersville S tate Bank was, 
as usual, the rendezvous for the fi
nancial operations of the district. 
This bank has always been in strong 
hands and every custom er is treated 
w :th deference and consideration.

The Lillie store, under the m anage
m ent of the veteran Charley Lillie 
and his progressive sons, m ight well 
be m istaken for a m etropolitan es
tablishm ent, except th at the prices 
it m akes on staple goods are much 
below m etropolitan standards.

Having some m inor trouble with 
my car, I ran in to  B onner’s garage 
for assistance, which was prom ptly 
forthcom ing. In  a m om ent of absent 
mindedness I unfortunately exhibited 
a handful of change when I started  
for Nunica. I had not gone five 
blocks before I discovered a flat tire, 
caused by an ugly spike picked up in 
the road. As I drove back to  the 
garage, the mechanic laconically re
marked, “ I  saw I did not get all 
your money the first time you were 
here.”

By the time I was ready to re -s tart 
for Nunica it was too late to proceed 
to cover the rem ainder of the trip 
laid out with so much care and 
thoroughness, so I headed homeward, 
taking my friend Jake and his wife 
home with me as hostages.

E. A. Stowe.

Prepares D w elling and Storage 
Models.

W ork ing  drawings for farm houses 
and bunk houses, designed to  meet 
conditions in various sections of the 
country and assist in obtaining ad
ditional labor for farms, have been 
prepared by the Bureau of Public 
Roads of the U. g. D epartm ent of

Agriculture. W orking drawings have 
been prepared for storage houses for 
small grains, corn, combined grain 
and corn, and o ther crops. Copies of 
these plans will be sent free on ap
plication to the Division of Rural 
Engineering of the bureau.

Probably a  T ightwad.
He—W hy did you let me make love 

to you if it was hopeless?
She—I didn’t know it was hopeless 

until I ’d seen your m ethod of m aking 
love.

V a n D e r v o o r t
H a r d w a r e

C o .
LANSING, MICH.

Buy B an k ru p t and  Surplus S tocks of 
H ardw are, Im plem ents, P lum bing  and 
H eatin g  M aterial.

W e especially  need rig h t now—Nails, 
B ar Iron, Chain, C ast and  M alleable F i t 
tings, 2 inch Blk. an d  1^4 inch Galvanized 
Pipe, S taple T in-W are, Bolts, Lagscrew s, 
Square  B arn  Door T rack .

S ta te  m ake, q u an tity , condition and 
price.

We a re  in a  position to sell below 
p re sen t m arke t:
New and  Second H and  R adiato rs. 
R ubber and Tile C oat Roofing, Building 
P aper, P a in ts , Oils, Autom obile A ccessor
ies, Soil Pipe, T h resh e r Supplies, P um p 
Goods, Good second hand  3%, 5 and  6 
inch Pipe for posts. 2%, 3, 3% and  3V6 
inch F a rm  W agons. Board Scrapers, 
Litchfield M anure Spreaders.
Ford  Slip On E xpress Boxes, $9.75. 
Spray ing  M aterial—Hose.
Good second hand Pulleys and  H angers. 
Two 2 inch D rill P resses.
One 5 H. P . E lec tric  Motor.

Tell us w h a t you w an t and  we will 
try  to  save  you tim e and  money.

Attention Merchants!
Insure with the Grand 

Rapids Merchants Mutual 
Fire Insurance Co.

We will insure you a t 25% less 
th a t Stock Company rates.

No membership fee charged.
We give you 30 days to  pay youi 

premium  and do not discriminate.
W e are organized to  Insure Build

ings, Stocks, etc., any where in the 
S ta te  of Michigan.

Since our organization we have 
saved our members Thoussnds of 
Dollars, and can do, proportionally, 
th e  same for you.

Home Office. G rand Rapida

Michigan Hardware Co.
Exclusively Wholesale

Grand Rapids,Mich.
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G rand Council of M ichigan U. C. T .
G rand  Counselor—'Wi T . B alia  my, Bay 

City.
Grand Ju n io r  Counselor—C. C. Stark* 

w eather, D etro it.
G rand  P a s t  Counselor—Jo h n  A. H ach, 

C oldw ater.
G rand S ecre ta ry—M. H enm an, Jackson .
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troit.
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G rand P age—A. W . Stevenson, M us
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G rand  C haplain—J. H . B elknap, B ay 

City._____________________________________

The “Good Fellow” and The “Goat” 
T o constantly  increase your circle 

of acquaintances am ong people whose 
acquintance is desirable—to develop 
your acquaintance with these people 
into friendship and to  preserve that 
friendship through the w arm th of 
b ro therly  love and a spirit of helpful
ness is both a duty which pays big 
dividends and a pleasure that rounds 
out the happiness and m atures the de
velopm ent of a true salesman.

T o  that end, goodfellowship, re
sponsive good hum or and geniality 
are your m ost valuable vehicles—but 
when these fine qualities are practiced 
beyond the bounds of discretion by a 
salesman his friends and acquaint
ances are apt to look upon him 
m erely as a “good fellow.”

W hen a salesman acquires the rep
utation of being w hat is term ed in 
Bohemian parlance a “regular good 
fellow,” he is likely to be entirely 
overlooked when serious business 
m atters are up for consideration— 
and it is a t that point when the “good 
fellow” becomes the “goat.”

All his friends and acquaintances 
will agree that he has a heart like an 
ox—but there is somehow an inward, 
sub-conscious conviction that he also 
has a brain like a beetle.

You have heard such men “beef” 
about the favors they have done this 
fellow and that—how he has always 
put himself out to  accommodate them 
—has even shown his willingness to 
take ' his sh irt off his back for them, 
and then they seem to forget all 

. about him when it comes to  the tran s
action of profitable business.

But you can’t help but feel that the 
good fellow who becomes the “goat” 
has only himself to blame for it— you 
know he has gone through life with a 
loose rein—that he has indulged in 
goodfellowship purely for the selfish 
and simple gratification of his own 
pleasure and had m issed fire on the 
sterner and m ore substantial elem ents 
which characterize cold-blooded busi
ness intercourse.

H e has failed to  impress others 
with his depth of thought at the psy
chological m oment, he has not dis
played sound judgm ent, he has not 
used the logic of business as a coun

ter-balance for his sporting nature— 
the sincere side of his make-up has 
become dwarfed and hehas thus failed 
to  establish in others the g reatest as
set of life and business—confidence.

T here are thouands and thousands 
of men who have a ttained success 
through a happy combination of su
preme goodfellowship and a sober re
gard for the seriousness of business— 
there are also thousands who have 
become successful apparently w ithout 
a spark of good hum or in their beings 
—but I know of none who have made 
their m arks in business solely on the 
happy-go-lucky, unguarded indulgence 
of the proverbial “good fellow.”

Large num bers m ay seek his com
pany when out for pastim e—they en
joy the jovial, beam ing spirit of his 
lightheartedness and wax warm in 
m errim ent when he entertains—but 
when they turn to the practical and 
w eighty problem s of transacting  busi
ness they shun him as if he carries 
“bacteria” in his sample kit.

So it is well to be able to lead the 
minds of your listeners off of light, 
frivolous subjects and direct them to 
things that count for som ething in 
the battles of life. T hen they will 
ponder over your utterances when 
you are gone and understand that you 
are a thinker and doer of things 
w orth while.

You hear a lot of fellows bewailing 
the fact th at they are poor “m ixers” 
—th at they don’t seem to set well 
with m any of the people they meet, 
and th at is a quality which is truly 
missed by those who do not possess 
or cultivate it—but the personality 
which counts m ost is the one which 
wears best, and the m an of earnest, 
sincere and deliberate m anner has 
picked up som ething in his b irth righ t 
th at is of far g reater value in business 
than the opposite extrem e that char
acterizes the lighter veins of hum an
ity.

Shots F rom  the  F iring  Line.
No wonder the Germ ans “put up a 

stubborn resistance.” Just think of 
being forced out of those steam - 
heated trenches right a t the beginning 
of a cold winter.

W e see where the Crown Prince of 
Rumania is being punished for m arry
ing a sweet Rum anian girl, who had 
no royal blood in her veins. C ongrat
ulations, Prince, and let us extend the 
consolation th at before long royal 
blood will not exact so high a pre
mium.

Von H ertling  adm its to  the Reich
stag that recent developm ents are very 
grave. Yes, Vonnie, it is indeed a 
grave, in which th irteen  million A m er

ican patrio ts recently pledged their 
lives to  bury German m ilitary autoc
racy—deep under the ground.

W illiam Jennings Bryan comes for
ward with the view th at cursing the 
Kaiser doesn’t do any good. T hat 
may be W illiam ’s view, but every 
time we think of how the German 
arm y m arched through Belgium, 
burning the houses of innocent peo
ple, m urdering old men of eighty-five 
and sweeping within its vile lust 
babes of seven and grandm others of 
eighty-one, somehow we can’t keep 
from it.

W e’ll bet the K aiser’s m ilitary 
heads are busy right now preparing 
for early publicity the explanation of 
“how they had been considering for 
some time the strategical advantage 
of evacuating Metz—and that the 
coming of the Yankee had nothing 
w hatever to do with the re treat.”

They say that K ing Ferdinand’s 
sym ptom s of insanity consist of weep
ing freely. W eeping will soon become 
an epidemic in royal circles.

Do you know who is now the idol 
of the German army? None other 
than General von Boehm, their 
famous re treat expert. The general 
is m aking them  step lively.

Answer to  a query: No, H'arold, we 
don’t think the Kaiser is going to  eat 
his Christm as dinner in Paris, unless 
it is behind some thick steel bars.

H indenberg says: “The enemy is 
beginning to show signs of w eari
ness.” No wonder! If his men would 
quit running so fast it would not be 
so wearisome.

MORTON HOUSE
GRAND RAPIDS

50 Rooms a t ................................................... 75c Per D ay
50 Rooms a t ...............................................  $1.00 Per D ay
50 Rooms a t ........................... $1.50 and $2.00 Per D ay

T w o  persons in  a ro o m  50c p e r day  ex tra .
Special ra tes  b y  th e  w eek .

Follow the Natural Impulse
Telephone

C itizens Long D istance Lines Con
nect W ith Practically Every C ity, 
V illage, Ham let and Cross Roads in  
Michigan. A lso Points Outside.

USE CITIZENS SERVICE
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C utover L ands F o r R eturning Soldiers 
and Sailors.

On May 31, 1918, Hon. F ranklin  K. 
Lane, Secretary of the In terior, w rote 
to  President W ilson, saying th at the 
tim e had come when some thought 
should be given to the preparation of 
plans for providing opportunity  for 
our soldiers and sailors re tu rn ing  from 
the war.

He cited the fact th at every coun
try, from  Rom e under Caesar to 
France under Napoleon, and even 
after our own Civil W ar, the problem  
arose as to  w hat could be done with 
the men m ustered out of m ilitary 
service.

The governm ents of our Allies in 
Europe know th a t land offers the best 
opportunity ; this is why, th at in their 
preparations to  m eet post-bellum  con
ditions, they are laying emphasis on 
the g reat opportunities th at farm ing 
offers to the re turning soldier.

A t the close of the Civil W ar, the 
great public domain in this country 
was available for the returning veter
ans, and the p a rt these men played 
in developing the W est is one of the 
g reatest achievem ents of the nine
teenth  century.

Secretary Lane, in referring  to the 
undeveloped cutover lands of Michi
gan, W isconsin and M innesota, said 
that there were m illions of acres of 
these lands, but that it had never been 
computed with any degree of accur
acy; ju st how much there was that 
could be made available for farming.

In  the tw enty  counties com prising 
the territo ry  of the W estern  M ichigan 
Developm ent Bureau, there are ap
proxim ately three million acres of un
developed cutover land, all of which 
is in the hands of private owners, so 
th at to  make this land available for 
the soldiers it would be necessary, 
e ither for the Federal or State Gov
ernm ents to  purchase the land, or 
work out some satisfactory  arrange
m ent w ith the p resent owners.

N ot all of the idle land in W estern  
Michigan is suitable for general farm 
ing, alm ost all of it, however, can be 
utilized e ither for general farming, 
stock raising, or reforestration.

Congress has made an appropriation 
of $200,000 and President W ilson has 
recom mended another appropriation 
of one million dollars to  pay for a 
survey for the purpose of finding out 
w hat land can be made available for 
farm  hom es for our soldiers.

T his survey has already been be
gun. A representative from  the U. S. 
Reclam ation Service has visited W est
ern Michigan and we are now a t work 
m aking m aps and securing the neces
sary  inform ation. Ju s t as soon as this 
prelim inary survey of the entire coun
try  has been completed, it is expect
ed th a t Secretary Lane will present 
some well thought out plan to  Con
gress, upon which the necessary leg
islation can be based.

I t  is not intended that anything like 
charity  will be offered to  the returned 
soldier. H e is not to be given a 
bounty, or made to feel th at he is a 
dependant. On the contrary, he is to 
continue in a sense in the service of 
the Governm ent. Instead  of fighting 
our enemies, he is to  develop our re 
sources.

The U nited Kingdom and the B rit
ish Colonies have their plans already 
worked out and laws made to  enable 
them  to take care of the returning 
veterans.

In  Canada, the lands known as 
crown lands, are placed in the hands 
of a Settlem ent Board of three m em 
bers. A free g ran t of 160 acres is 
made to the re tu rn ing  soldiers and the 
Board is empowered to  g ran t a loan 
of not exceeding $2,000.00 to  each 
man, to be spent for buildings, im
plem ents, stock and in fitting the 
land. This loan will be a first m ort
gage on the hom estead, bearing in ter
est a t 5 per cent, and payable in fif
teen years.

South D akota has a rural credits 
law, which w ent into effect in October, 
1917. Up to June 30, 1918, $2,394,350 
has been loaned to  farm ers and new 
settlers a t 5J^, per cent, interest.

The experience of California, with 
S tate Aided Settlem ent, can be drawn 
upon by Secretary Lane in devising 
a scheme to m eet the emergency. I t  
is fortunate th at we have one of our 
own states, which has a t this juncture 
a concrete w orking example of what 
needs to be done.

The S tate Land Settlem ent Act of 
California, which has been in opera
tion for alm ost two years, created a 
Board of five m embers, and gave it 
au thority  to  buy, subdivide and sell 
land to settlers. This Board can im
prove farms, loan se ttlers m oney with 
which to purchase livestock and equip
ment, and furnish advice to  inexperi
enced beginners. T he se ttlers can 
have forty  years in which to  pay for 
farm s and can borrow  60 per cent, of 
the cost of perm anent im provem ents 
with tw enty  years’ time in which to 
repay these loans, the in terest rate 
on all advances to be 5 per cent.

One of the first things the Nation 
will have to  face, when it undertakes 
to  provide farm s for soldiers is the 
necessary capital to  make the venture, 
as safe as it is humanly possible, both 
fo r the soldier and the Government. 
I t  would be unwise for the Govern
m ent or the State to  provide the land 
and all the money. T o do so would 
involve large losses to the State and 
would not be of any lasting  advantage 
to  ex-soldiers w ithout money. There 
is a difference of opinion as to  w hat 
constitutes the safe minimum of cap
ital needed. I t  is safe to  say though, 
th at no applicant for a farm  should 
be accepted unless he can pay in cash 
at least 10 per cent, of the cost of 
the farm  and its equipment.

France is in the m ost favorable po
sition of any of the Allied countries. 
About 70 per cent, of the soldiers of 
France are land-owners, so th a t the 
problem  of demobilization of the 
arm ies will be easy of solution. The 
men will simply re turn  to  their farm  
homes. H appy France, long m ay this 
condition continue!

F or the purpose of form ing an o r
ganization to  co-operate with Secre
tary  Lane and the Federal Govern
m ent, a m eeting was held a t M inne
apolis, on A ugust 30 and 31. R epre
sentatives were p resent from  six 
N orthw estern  states, viz. Michigan, 
W isconsin, M innesota, N orth  Dakota,

South Dakota and M ontana. Secre
tary  L ane’s le tter already referred to 
was read in full and discussed a t 
length and tem porary state  comm it
tees were appointed to  arrange for 
sim ilar conferences in the several 
states.

T he m em bers of the Michigan Com
m ittee are as follows:

John I. Gibson, Secretary W estern  
Michigan Developm ent Bureau, Grand 
Rapids.

George W . Rowell, Jr., Secretary 
U pper Peninsula Developm ent Bureau, 
M arquette.

A. C. Carton, Im m igration Com
missioner, Lansing.

R. C. Allen, State Geologist, L an
sing.

T. F. M arston, Secretary N orth
eastern Michigan Developm ent Bu
reau, Bay City.

T his Committee, in conjunction 
with the M ichigan A gricultural De
velopm ent Association and the Grand 
Rapids Association of Commerce, has 
called the second annual m eeting of 
the M ichigan Land and Live Stock 
Congress to  be held a t Grand Rapids, 
Michigan, on Thursday, Novem ber 21, 
1918, for the purpose of discussing 
am ong other things, Secretary L ane’s 
proposition, and of suggesting ways 
and m eans of carrying it into effect.

Now that the H uns and their allies 
have surrendered unconditionally, it 
would alm ost seem that we in this 
country did not begin soon enough, to 
consider this question of land for re
turning soldiers. I t  will now require 
“the everlastin’ team  work of every 
bloomin’ soul” to  put the job across. 
If this can be done, it will go a long 
way tow ards solving two of the g reat
est evils facing the United S tates to 
day, viz., farm  tenancy and the drift 
to  the cities. In  the tw enty years 
from 1890 to 1910 farm  tenancy in
creased 32 per cent. In  1880, 29.5 of 
our to tal population lived in the cities, 
and 70.5 per cent, in the country. The 
census of 1910 showed th at 46.3 per 
cent, resided in cities and 53.7 in the 
country. “A tim e there was e 'er E ng
land’s griefs began, when every rod 
of ground m aintained its man.” Gold
sm ith’s words are ju st as universally 
true to-day as they were when w rit
ten, for m en m ust obtain food and 
clothing and the necessaries of life; it 
is on this basic fact th a t all gov
ernm ents, and laws are founded, 
therefore it is everlastingly true, that 
“the prosperity  of the farm er is coin
cident w ith the prosperity  of the 
state , and fundam entally the welfare 
of the people depends on the culti
vation of the soil.”

John  I. Gibson,
Sec’y W est. Mich. Develop. Bureau.

Clay H. H ollister, President of the 
Old National Bank, and family have 
the sym pathy of a large circle of 
friends in the g reat grief which con
fronts them  through the death of 
their youngest son, George, while 
in action in France. George had 
been educated and prepared for a 
career with great care and would 
have had a m ost useful career if his 
life had been spared.

B ottom  Facts from  Boom ing Boyne 
City.

Boyne City, Nov. 11—T he Co- 
Operative M arketing Association has 
made one im provem ent which is of 
great benefit to our farm ing commu
nity. H eretofore all apples which 
were not up to shipping standard 
were allowed to rot. This fall they 
have been ground up by the wagon 
load and made into cider.

Boyne City, like all the remainder 
of the allied world, had an im prom p
tu celebration of the strafing of the 
Kaiser last week, which served as 
a rehearsal of what is going on this 
present minute. How many tons of 
fuel have gone up in just plain noise 
to-day, only an expert could esti
m ate and when evening came we just 
took the town apart, and everybody 
is hoarse and tired and sore, but 
happy. Some of our young business 
women think they are not built for 
artillery service.

F. O. Barden is in the Upper Pen
insula, hunting a deer. A nother of 
the K aiser’s atrocities was pulling off 
his abdication when Barden is out 
of town, as he is one of our m ost 
positive, pugnacious patrio ts and 
would certainly have helped to swell 
the grand chorus of rejoicing.

D on’t let anybody w orry  about the 
H uns getting  all that is coming to 
them, even though the allied armies 
never set hostile foot on German 
soil. F o rty  years of intensive edu
cation in brutal oppression, in lying 
and im m orality g reater than the 
world has ever seen before, cannot 
help bear fruit of the b itterest kind. 
The people of Germ any have learned 
their lesson well and the la s t five 
years have made their practice per
fect.

The Boyne City H andle Co. con
tinues to add to its equipment, hav
ing installed two new lathes, making 
a very welcome addition to  Boyne 
C ity’s active industries. Maxy.

Bankruptcy Proceedings in the W est
ern D istrict of Michigan.

G rand R apids, Nov. 12—In  ttie  m a tte r  
of F ran k  Bishop, bank rup t, Ludtngton  
a  special m eeting  h as  been held. Thé 
f im  rep o rt of th e  tru s tee , show ing to ta l 
receip ts  of $961.65, and  no d isbu rsem en ts 
w as considered and  allowed. C erta in  a d 
m in is tra tio n  expenses w ere ordered paid 
and  a  first dividend of 5 p e r cent, w as 
declared  and  ordered  paid  to  creditor».

In  th e  m a tte r  of E d ith  P a ttiso n , in 
vo lu n ta ry  b ank rup t, Edm ore, the  first 
m eeting  of c red ito rs  h as  been held. Claims 
w ere allowed and  W a lte r  H. Brooks, of 
G rand R apids, w as elected tru s te e  an a  
h is bond fixed a t  $700. No app ra ise rs  
w ere appointed. The m eeting  w as a d 
journed  w ithou t day.

In th e  m a tte r  of H erm an  B. Olsen, 
b ank rup t, W hitehall, th e  first m eeting  of 
c red ito rs  h as  been held. T here  w ere no 
c red ito rs  p resen t. No claim s w ere proved. 
An o rder w as m ade th a t  no tru s te e  be 
appointed. The m eeting  ad journed  w ith 
ou t day. T he e s ta te  w ill be closed out 
w ith in  a  sh o rt tim e.

In view of the m any changes in 
the world war situation, which brings 
about an entire alteration in the flow 
of the w orld’s food supply, it is no 
longer deemed necessary, says a Food 
Adm inistration bulletin, to  prohibit 
the use of rye and wheat for feeding 
purposes, therefore, the Rules lim it
ing the sale of w heat for feed are 
both repealed. T he rule requiring 
perm its for the grinding of rye for 
feed is canceled. Rye m ay now be 
used for feed w ithout restriction.
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M ichigan Board of P harm acy . 
P res id en t—L eonard  A. Seltzer, D etro it. 
S ec re ta ry —Edw in T. Boden, B ay City. 
T rea su re r—George F . Snyder, D etro it. 
O the r M em bers—H erb e rt H . Hoffm an, 

Sandusky ; C harles S. Koon, M uskegon.
E xam ination  Sessions—G rand R apids 

Nov. 19, 20 and  21; D etro it, Jan . 21, 22 
and  23, 1919.

M ichigan S ta te  P h arm aceu tica l A ssocia
tion .

P res id en t—J . H . W ebster, D etro it. 
S ec re ta ry —F. J . W heaton , Jackson. 
T rea su re r—F . B. D rolet, Kalam azoo.

M ichigan P h arm aceu tica l T rav e le rs’ A s
sociation .

P res id en t—W . E. Collins, D etro it. 
S ec re ta ry  and  T rea su re r—W alter S. 

L aw ton, G rand Rapids.

M aking the  Shop W indow  P ay  the 
Rent.

T here is no feature of the advertis
ing scheme of the retail store more 
im portant or th at will produce the re
sults as the window displays. Yet it 
is surprising the g reat num ber of re
tail druggists who neglect their win
dows. Oh, yes, they have som ething 
in their windows, but can they be 
tru ly  called displays? The great 
m any druggists look upon the display 
window as a necessary evil and they 
pile into it a few goods any old way 
in order to  fill up the vacancy. I 
venture to say th at there isn’t one of 
us but w hat would be glad to  pay the 
publisher an additional charge of 15 
cents to  25 cents an inch for adver
tising space on the fron t page of the 
m orning paper, but would any of us 
be so foolish as to  pay this additional 
charge and then ju st put any old ad
vertisem ent in this space in order to 
fill the vacancy? M ost emphatically, 
NO. Yet this is w hat we are doing 
when we neglect to  put into our dis
play windows the very best display it 
is possible for us to trim . T he rent 
of the storeroom  will depend very 
largely upon its fron t cover, every
thing else being equal. And we neg
lect our display windows we are neg
lecting the very th ing  which caused 
us to  pay the additional rent.

I t  is the g reatest advertising asset 
the druggist has. I t  is far m ore ef
fective than p rin ter’s ink when proper
ly attended to. T he window is the 
best and the easiest m ethod of pre
senting your goods to  the  public for 
their consideration and th e  goods 
sold by your window displays are sold 
with the m inimum of effort and sell
ing costs. T here  is no sale much easi
er or m ore satisfactory th at a good 
sale made to  a custom er who has 
been drawn ‘into your store by the 
window display which has created a 
definite intention to  buy.

T he real value of the window dis
play is based on the fact th at it of
fers a rem edy the m om ent it suggests 
a want. W henever a person sees an 
article in your show window which 
he wishes to  purchase he is right

there and can step inside and buy. 
This same person may see the same 
article advertised in the local paper 
and decides to buy, but he goes on 
reading the paper and forgets all 
about it. N ot so w ith th© show 
window advertising. I t  creates the 
desire and a t the same time offers the 
remedy.

But it is not my intentions to  go 
into details regarding the general sell
ing power of the display window but 
ra ther it is my purpose in this article 
to ideas and m ethods which, if em
ployed in our window displays, will 
make them  far m ore effective and 
bigger business pullers.

The first requisite of an effective 
selling display is to display one a rti
cle at a time and display th a t one 
article well. An elaborate display of 
one article will a ttrac t more a tten tion  
and result in a great m any m ore sales 
than a window with a dozen different 
articles displayed in it. I t  will center 
the attention  of the passer-by upon 
one article and it will leave an im
pression th at is not easily forgotten. 
T ry  this out yourself. As you pass 
out down the street take notice of 
some window th a t has a dozen or so 
articles displayed in it. S tand and 
look into it for five or ten m inutes in 
the same m anner any passer-by would 
do and then the following m orning 
try  to  name over the different a rti
cles that were in th a t window and you 
won’t be able to  tell three of them. 
Of course, if you make a m ental note 
of the articles you may, but the aver
age passer-by doesn’t do that. He 
m erely gives the window the once 
over and is on about his business. 
But pass a window of the  clothing 
store and see th ere  displayed a  com 
plete line of shirts, and nothing but 
shirts, and th a t window makes an im
pression upon you and when you are 
in need of a sh irt the thought of that 
display of sh irts comes into your 
mind immediately, although you m ay 
not be able to  recall a t the instance 
the particular store w here that dis
play appeared, but afte r a little 
thought you will probably rem em ber 
the store. T ake your window and put 
in a complete line of kodaks, m aking 
a very attractive display, and it will 
a ttrac t more attention  than  forty  dis
plays of a dozen or so articles. Every 
person th a t stops to  look over your 
display m ay not be in the m arket for 
a kodak, but you can bet th a t when 
they are they will rem em ber th at dis
play of yourg and you stand a better 
chance of m aking the sale than  if you 
had had a few kodaks displayed along 
with a bunch of o ther articles.

T he next requisite of the  trade-pull
ing display is show cards. If  your

window display is going to sell its 
goods it should sell, there  should be 
plenty of show cards along w ith the 
display. You wouldn’t to lerate for 
one m om ent a clerk who refused to 
answer any question put to him by 
the customer, then why should we al
low a  display in our window w ithout 
show cards carry ing  with them  a full 
desc rip tio n . of the article shown, as 
to quality, uses, etc. T he use of show 
cards will increase the num ber of sales 
made by the display. All of us can 
not afford to  employ an expert show
card writer, but a m ighty good show 
card m ay be made from  cutting  out 
the advertisem ents that appear in the 
magazines and pasting  then to  card 
boards.

Then it will be necessary for us to  
accompany each article w ith the re 
tail pri'ce. The very first question the 
average custom er asks is, “W hat is 
the Price?” Because the price did 
not accompany the display has lost 
many a sale. Nine tim es out of every 
ten it is the price th at brings the cus
tom er in. The display creates a de
sire for the article and then if the 
price is righ t the sale is made, but 
should the price not be displayed then 
the person is ju st a little  afraid to  en
te r for fear the price may be too high 
and he does not w ant to  be considered 
a cheapskate. N ot long ago I was 
walking down the main street of an 
Ohio city and I came on to  a fine dis
play of kodaks. I had been consider
ing the purchase of a larger kodak 
and I saw here displayed the very 
th ing  I wanted, but there wasn’t a 
price in the whole window. I didn’t

go in because nothing em barrasses 
me m ore than to  price an article and 
find it higher than I can stand. The 
following day I was in another, city 
and again I came on to  a fine display 
of kodaks and here I found prices ac
companying each kodak—the one I 
wished to purchase was m arked $28. 
I was surprised, for had anyone asked 
me w hat I thought it would be worth 
I would have said $40 at least. You 
bet 3 our neck I made a purchase and 
I didn’t stop a t th at either. I bought 
until my bill was over $40. I cite this 
just as an example of the pulling 
power of having the price accom 
panying the display. Simply because 
one druggist neglected to add the 
price he lost a sale of over $40 and 
the o ther man who did appreciate the 
value of accom panying the article 
with the price made the sale. D on’t 
forget to add the price on to the dis
play.

Novelty is also im portant in m ak
ing attractive windows. T ry  to get 
your displays before the public in a 
different m anner than  the other fel
low—som ething not familiar to the 
public. F o r instance a certain retail 
druggist in a northern  state  was en
deavoring to  prom ote the sale of a 
certain insect powder. But his ap
peals to  the public through his adver
tisem ents did not produce the de
sired results. To stim ulate an in ter
est in his powder he gathered num er
ous insects of every description and 
placed them  in glass jars  and dis
played them  in his window along with 
an elaborate display calling the on
lookers to  the fact th at on Saturday

1918
Holiday Goods

Druggists’ Sundries, Books, 
Stationery, Etc.

O ur cam paign for th e  sale of th e  lines as above m entioned 
practically comes to  its  climax each .year a t o r about N ovem ber 
1st, and we find ourselves, by virtue of the  fact th a t our goods were 
bough t early, in  a b e tte r condition th an  ever before as to  .being 
able to  fill our o rders for the  re ta il trade.

Through the  courtesies of early buyers we have overcome 
obstacles th a t o therw ise would be a lm ost insurm ountable \ under 
p resen t conditions. T here  are yet quite a  num ber of belated buyers 
who contem plate com ing to  the  m arket fo r th e  purchase of these 
special lines and to  these we are  sending a  m essage th a t we are yet 
in a  position to  fill orders very completely, and  u rge th a t early 
dates be m ade for the inspection of our lines.

W e have been exceedingly fo rtunate  in  being able to  obtain 
m erchandise and th e  indications a re  th a t the  re ta il trade will be 
large and in accordance w ith  the w ishes of th e  Governm ent scat
tered  th rough  the  m onths of Novem ber and Decem ber. Please 
w rite us and! m ake dates w ith our salesm en as is m ost Convenient 
to  you.

Hazeltine & Perkins Drug Go.
Grand Rapids, Michigan
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he would turn these insects loose in 
his window and proceed to  kill them  
by the use of this insect powder. He 
also advertised it far and wide through 
the local papers. He did this for a 
solid m onth, and every day during the 
m onth the sidewalk in front of his 
store was always crowded with on
lookers, and it created such a demand 
that every o ther druggist in the 
county stocked it.

A nother m erchant, during a special 
display of cameras, had one camera 
set for action directly in the center of 
of window and announced through 
show cards th at each day this camera 
would snap a picture of whoever may 
be looking in the window at the time. 
This picture would then be developed 
and put into the window and the per
son whose picture it was would be 
given any article in the store valued 
a t 50 cents, provided they would call 
a t the store for it. This proved a big 
trade winner.

Always try  to  arrange to have 
som ething to accompany the display 
of personal interest. F o r instance, 
should you be displaying a certain 
brand of cigars, have one of your 
regular custom ers for that particular 
brand w rite you out his reason for 
buying th at cigar and display this 
along with the display.

In  displaying cameras, display a 
bunch of photos taken by the different 
size cameras.

These things are the things th a t 
create m ore than a passing interest 
in your displays and will prove busi
ness getters. Give your window dis
plays the same regular and careful 
attention  that you do the o ther details 
of your business and there is no rea
son why you should not experience 
m arked im provem ent in sales.

W alter R. Engard.

Boom lets F rom  Bay City.
Bay City, Nov. 12—Fred Fenske, 

well known m em ber of Bay Council, 
has been confined to his home for 
several days by illness.

Keel blocks for the construction of 
three tugs have been placed on their 
foundations and those for the fourth 
are nearly  all in place a t the Dafoe 
Shipbuilding Co.’s plant. W ork  on 
the main building, which will house 
practically all of the big punches, 
presses and o ther machines, is nearly 
com pleted and some of the m achinery 
is already in place.

An elevator company has been o r
ganized at Om er under the name of 
the E ast Michigan E levator Co. M.

E. Osborne has been chosen Presi
dent and C. H. Rossman, Secretary- 
T reasurer.

F lin t Council entertained several of 
the grand officers a t its regular m eet
ing last Saturday. The grand officers 
present were W . T. Ballamy, E. A. 
Dibble, W m. Kelly, Sam Rindskoff 
and Maurice Heuman. T here were 
also present at this m eeting the three 
irrepressibles, M ark S. Brown, Ben 
M ercer and M. V. Foley. D uring the 
initiation of candidates the grand offi
cers had charge of the work. The 
grand officers were well pleased by 
the showing made by F lin t Council. 
A banquet was served by the ladies 
auxiliary.

E. R. M oag (N ational Grocer Co.) 
is having a vacation because of the 
flu.

Kelly & W hitehouse, T urner, hav
ing completed alterations in the Men- 
zer H otel building, are realy to re
sume business.

The M artindale-K im ball Co. has 
been organized in our city and will 
open for business in the old Michigan 
Central freight house on *the W est 
side. I t  is reported that this com
pany will specialize in beans.

J. H. Belknap.

Dethroned or Dehorned?
W ritten  for th e  T radesm an .

Can you imagine the hum iliation of 
old Kaiser Bill when he abdicates 
his throne, entirely against his will, 
and all his hopes and am bitions of 
world dominion taken from  him, 
w ithout even a chance for his opin
ion? He soon came to  realize that 
his visions were dreams, and that 
“som ething was doing” when the 
eagle screams. He estim ated th at this 
great Am erica of ours was much in
ferior to  the kingdom  powers, but 
when the Sammies began to  land on 
foreign soil, the antagonism  he had 
for us began to boil. The heroism  
and wonderful bravery of the Yanks, 
breaking through inpenetrable en
tanglem ents with artillery and tanks 
defeated the huns in each and every 
drive, and proved to  them  each day 
they could not long survive. Bill’s 
w arriors were gaining victory after 
victory, going through France, when 
Uncle Sam stepped in and quickly 
checked the advance. The big Ger
man drives have ceased to  be vic
torious of late and old Kaiser Bill 
is compelled to adm it his fate. The 
glory of this g reat victory to America 
does fall. She stands for democracy 
and freedom  for all. T hree  cheers 
for Old Glory, our emblem so true. 
T here’s no flag surpasses the red, 
white and blue. D. M. W ebster.

WE ARE ACCEPTING CONTRACTS NOW FOR 
1919 DELIVERIES OF

J. H ungerford Sm ith C o .’s

Soda Fountain Fruits and Syrups
If y o u  have n o t signed up , d rop  us a card.

P ro te c t yourse lf fo r  n e x t season’s business before  it  is to o  late. 
P rices guaran teed  against advance o r  decline.

W e also c a rry  a full line o f Soda F o un ta in  A ccessories.

Putnam Factory Grand Rapids, Michigan
M anufacturers of.

Putnam’s “Double A” Chocolates

W HOLESALE DRUG PRICE CURRENT
Prices quoted are nominal, baaed on market the day ot Issue.

Acids Cubebs ........... 10 00© 10 25
E igeron ............... 4 00© 4 25B oric (Pow d.) . .  18© 26

B oric (X ta l) . . . .  18© 25
Carbolic ................  67© 70
Citric ..................  1 55@1 60
M uriatic ..............  3%@ 5
N itric  ................  10 %@ 15
O xalic ..................... 53© 60
Sulphuric ............  3%@ 5
T a r ta r ic  ..........  1 12©1 20

Am m onia
W ater, 26 deg.......... 12© 20
W ater, 18 deg. ..10% ©  18 
W ater, 14 deg. . .  9%@ 17
C arbonate  ............  19© 25
Chloride (G ran.) 35© 40

B alsam s
Copaiba 1 40© 1 66
F ir  (C anada) . .  1 25©1 50
F ir  (Oregon) . .  40© 50
P e ru  ...........   4 75©5 00
Tolu ....................  1 75@2 00

B arks
C assia  (o rd inary) 40© 45
C assia  (Saigon) 90©1 00 
E lm  (powd. 35c) 30© 35
S assa fras  (pow. 40c) © 35 
Soap C ut (powd.)

35c ....................... 26© 30

B erries
Cubeb ..................  1 60@1 70
F ish  ....................  © 75
Ju n ip e r ................... 12© 18
Prick ley  A sh  . . . .  © 30

E x tra c ts
L icorice ................  60© 65
Licorice powd. . .  1 75@2 00

Flow ers
A rn ica  ................. 1 20© 1 25
C ham om ile (G er.) 70© 80 
C ham om ile Rom. 1 50©1 60

Gum s
A cacia, 1st ........... 75© 80
A cacia, 2nd ..........  65© 75
A cacia, S o rts  . . . .  40© 50
A cacia, pow dered 60© 70 
Aloe3 (B arb . Pow ) 30© 40 
Aloes (Cape Pow .) 30© 35 
Aloes (Soc Pow  1 25) ©1 20
A safoe tida  ........  4 50© 4 75

Pow ..................  4 75@5 00
Cam phor ..........  4 55@4 75
G uaiac ..................  ©2 25
G uaiac, pow dered ©2 50
K ino ......................  © 85
Kino, pow dered . .  ©1 00
M yrrh ..................... © 85
M yrrh , pow dered © 90
Opium  ............. 28 50©29 00
Opium, powd. 30 00030 60 
Opium, g ran . 30 00©30 50
Shellac ................... 85© 90
Shellac, B leached 90© 95
T rag a c a n th  ........... ©5 00
T rag a c a n th  pow der 3 00 
T u rp en tin e  ..........  15© 20

insectic ides
A rsenic  ................... 15© 20
Blue V itriol, bbL . .  ©11% 
Blue V itriol, less 12© 20 
B ordeaux M ix D ry  20© 25
H ellebore, W h ite

pow dered ..........  38© 45
In sec t P ow der . . . .4 0 ©  60 
Lead, A rsen a te  Po 34© 44 
L im e and  S ulphur 

Solution, gal. . .  20© 35 
P a r is  G reen . . .  48%®54%

Ice Cream
P ip e r Ice  C ream  Co., 

K alam azoo
B ulk  V anilla  ................. 95
Bulk Special F lavo red  1 00
Brick, P la in  ................. 1 20
B rick, F ancy  ................. 1 60

L eaves
B uchu ..................  ©3 25
Buchu, pow dered @3 50
Sage, bulk ..........  67© 70
Sage, % loose . . . .7 2 ©  78 
Sage, pow dered . .  55© 60 
Senna, A lex . . . .  1 40@1 50 
Senna, T inn. . . . .  40© 45 
Senna, T inn. pow. 50© 55 
U va U rsi ............... 45© 50

Oils
A lm onds, B itte r,

tru e  ..............  18 50©18 75
Alm onds, B itte r, 

a rtif ic ia l . . . . .  7 00@7 20 
A lm onds, Sw eet,

tru e  ................  3 50@3 75
A lm onds, Sw eet,

Im ita tion  ........... 76@1 00
A m ber, crude . .  3 25@3 50 
Am ber, rectified  4 50@4 75
A nise ..................  2 2S©2 50
B ergam on t . . . .  9 60@9 76
C ajep u t ..............  2 00©2 25
C assia  ..................  4 50@4 75
C asto r ................  3 40@S 65
C edar L ea f . . . .  1 75@2 00
C itronella  ........... 1 00©1 25
Cloves ................  4 60©4 75
C ocoanut ............  40© 50
Cod L iv er ..........  5 60©6 75
C otton  Seed . . . .  2 06©2 20 
C roton  .........   2 00@8 25

E uca lyp tus  . . . .  1 25©1 35 
H em lock, pu re  2 00© 2 25 
Ju n ip e r B erries  16 00©16 25 
Ju n ip e r W ood . .  4 00©4 25 
L ard , e x tra  . . . .  2 1S©2 35 
L ard , No. 1 . . . .  2 00©2 15 
L avender Flow . 7 25©7 50 
Lavender, G ar’n  1 25© 1 40
Lem on ..................  2 25©2 50
Linseed, boiled, bbl. ©1 79 
Linseed, bid less 1 89 ©1 95 
Linseed, raw , bbl. ©1 77 
Linseed, raw  less 1 87 ©1 95 
M ustard , tru e , oz. ©2 26 
M ustard , a rtif il oz. ©2 00
N eatsfoo t ............  1 80©2 00
Olive, p u re  . . . .  8 80® 10 60 
Olive, M alaga,

yellow ................ 6 50© 7 00
Clive, M alaga,

green  ................  6 50@7 00
O range, Sw eet . .  4 50® 4 75 
O riganum , pu re  ©2 50 
O riganum , com 'l © 75 
P ennyroyal . . . .  2 50®2 75 
P ep p erm in t . . . .  7 60®7 75 
Rose, p u re  . . .  30 00©32 00 
R osem ary  F low s 2 00®2 25 
Sandalw ood, S3.

1.......................  18 50®18 75
S assafras , tru e  3 25®3 50 
S assa fras , a rtif i’l 90®1 20
S p earm in t ..........  6 25 ©6 60
Sperm  ..................  2 85®3 00
T ansy  ................... 5 50®5 75
T ar, USP ............... 45© 60
T urpen tine , bbls. © 81 
T urpen tine, less . 86© 90
W intergreen , tr. 7 00®7 25 
W in tergreen , sw ea t

b irch  ................. 4 50@4 76
W in terg reen , a r t  1 25®1 50
W orm seed . . .  16 00 ©15 26 
W orm wood . . . .  7 50® 7 76

P o tassium
B icarbonate  . . . .  1 25® 1 30
B ich rom ate  ........... 60® 70
B rom ide ..............  1 6801 78
C arbonate  ............  1 35©1 45
C hlorate, g ra n ’r  65© 70 
C hlorate, x ta l  or

powd....................... 60® 65
C yanide ................  45© 75
iodide ..................  4 59®4 66
P erm an g an a te  2 75©3 00
P ru ss ia te , yellow ©1 75
P ru ss ia te , red  3 75®4 00
Su lphate  .........  ©1 00

Roots
A lkanet ................  3 60®3 75
Blood, pow dered 66© 70
C alam us ................  60©2 50
E lecam pane, pwd. 15© 20 
G entian , powd. 27© 35 
G inger, A frican ,

p o w d e re d ..........  25® 30
Ginger, J am a ic a  35© 40 
G inger, Jam aica ,

pow dered ..........  22® 80
Goldenseal, pow. 8 50©9 00 
Ipecac, powd. . .  5 50® 6 00
Licorice ........ . 50© 55
Licorice, powd. 50© 60
O rris, pow dered 40© 45
Poke, pow dered 20© 25
R hubarb  ..............  ©1 00
R hubarb , powd. 1 25®1 50 
Rosinw eed, powd. 25© 80 
S arsaparilla , H ond.

g r o u n d .................1 25 @1 40
S arsap arilla  M exican,

g round  ............. 1 00®1 10
SUuills ....................  36® 40
Squills, pow dered 45© 65 
Tum eric, powd. 25© 80
V alerian , powd. . .  ©1 00

Seeds
A nise ..................... 42® 45
A nise, pow dered 47® 50
B ird, I s  ..................  13® 19
C anary  ..................  28© 35
C araw ay ............. 75© 80
C ardam on ........  1 80®3 00
Celery (Powd. 1.10) 90@1 00
C oriander ..............  27© SO
Dill ......................... 30© 35
Fennell ............... 1 00© 1 20
F la x  ......................  10© 15
F lax , g round  . . . .  10© 15 
F oenugreek  pow. 22© 80
H em p ..................  11% © 15
Lobelia ..................  40© 60
M ustard , yellow  . .  45® 50 
M ustard , b lack  . .  30® 35
Poppy ..................  @1 00
Q uince ..............  1 50®1 76
R ape ......................  15© 20
Sabadilla  ............  © 85
Sabadilla, powd. 35® 45
Sunflower ........  10 %@ 15
W orm  A m erican  . .  © 25
W orm  L ev an t . .  1 20©1 25

T in c tu res
A conite ................  ® l  65
Aloes ....................  @1 85
A rn ica  ..................  ©1 50
A safoe tida  ..........  ©4 40
B elladonna ..........  @2 85
B enzoin ..............  ©2 60
B enzoin Compo’d  ©8 80
B uchu ................... @2 40
C anthanad ies . .  Q t to

C apsicum  ............  ©2 15
C ardam on ..........  ©2 10
C ardam on, Comp. ©1 60
C atechu ..............  ©1 60
C in c h o n a ..............  @2 35
Colchicum ........... ©2 40
Cubebs ................  ©2 35
D ig ita lis ..............  ©1 90
G entian  ................  © i 50
G inger ..................  ©2 00
G uaiac ..................  ©1 90
G uaiac, Ammon. ©1 80
Iodine ..................  © 150
Iodine, Colorless ©1 75
Iron, clo. ..............  ©1 60
K ino ......................  ©1 65
M yrrh  ..................  ©2 60
N ux V om ica . . . .  ©1 75
Opium  ..................  ©9 00
Opium, Cam ph. ©1 35
Opium, D eodorz’d ©9 50
R hubarb  ..............  @1 65

P a in ts
Lead, red  d ry  . . . .  14014%  
Lead, w hite  d ry  14©14% 
Lead, w h ite  oil 14014% 
Ochre, yellow bbl. © 1%
Ochre, yeUow less 2 © 5
P u tty  ..................  4%© 7
R ed V enet’n  A m er. 2® 5
R ed V enet’n, E n g  2%© 5
Verm illion, A m er. 25® 30
W hiting , bbl........... © 3
W hiting  ..............  3%© 6
L. H . P . P repd. 2 90®8 10

M iscellaneous
A cetanalid  ........  1 10®1 20
A lum  ......................  17© 20
Alum, pow dered and

ground ..............  18© 21
B ism uth , Subni

t r a te  ............... 4 00© 4 10
B orax  x ta l o r

pow dered  ..........  10© 15
C an tharades  po 2 00©6 50
Calomel ............  2 69©2 75
C apsicum  ..............  38© 45
C arm ine ............  6 50® 7 00
C assia B uds ........  50® 60
Cloves ..................  77© 85
Chalk P rep a red  . .  12® 15 
C halk P rec ip ita ted  12® 15 
Chloroform  . . . . .  9701 04 
Chloral H y d ra te  2 82©2 42
Cocaine ..........  14 80014 86
Cocoa B u tte r  . . . .  60© <9 
Corks, lis t, less  40%
Copperas, bbls...........© 3
Copperas, less . .  >%® 8
Copperas, powd. . .  4© 10 
Corrosive Sublm. 2 85 0  2 40 
C ream  T a r ta r  . . .  86© 92
C uttlebone ........  95© 1 00
D extrine  ..............  10® 15
D over’s P ow der 5 75@6 00 
E m ery , All Nos. 10© 15 
E m ery , Pow dered  8© 10
Epsom  Salts, bbls. © 4% 
Epsom  Salts, less 5© 10
E rg o t ....................  @2 25.
E rgo t, pow dered @2 50 
F lake  W hite  . . . .  15® 20 
Form eldehyde, lb. 20%@25
G elatine ..........  1 75®1 90
G lassw are, fu ll case  68% 
G lassw are, less 50% 
G lauber S alts , bbl. © 2% 
G lauber S a lts  less 3%® 7
Glue, B row n ...........26® 35
Glue, B row n Grd. 25® 35 
Glue, W hite  . . . .  30® 85 
Glue, W hite  Grd. 80® 35
G lycerine .............   66® 80
H ops ......................  60© 75
Iodine ..................  6 60@5 90
Iodoform  ........... 6 59®6 74
Lead, A ceta te  . . .  25© 80 
Lycopdium  . . . .  3 2502 60
M ace ......................  85© 80
M ace, pow dered 9601 00 
M enthol . . . . . . . .  7 60®7 75
M orphine . . . .  16 45016 00
N ux V om ica . . . . .  © 80
N ux Vom ica, pow. 88Q  85 
P ep p er b lack  pow. 53® 55
Pepper, w h ite  ........  © 60
P itch , B urgundy  ©  16
Q uassia  ..................  12© 16
Q uinine ..............  1 2801 72
Rochelle S a lts  . .  69® 65
Saccharine, oz........... ©1 70
S alt P e t e r .................36© 45
Seld llts M ix tu re  ..48®  65
Soap, g reen  ........... 20® SO
Soap m o tt cas tile  22%© 86 
Soap, w h ite  cas tile

case  .................   ©35 00
Soap, w h ite  castile  

less, p e r b a r  . . . .  ©8 76
Soda A sh  ............  4%© 10
Soda B icarbonate  5® 10
Soda, S a l .....................2® 5
Spirits, C am phor . .  @2 00
Stilphur, ro ll . . . .  5© 10
Sulphur, Subl. . .5% ®  10
T am arin d s  ............  15® 20
T a r ta r  E m etic  . .  © 90
T urpen tine , Ven. 50@6 00 
V anilla  Bbc. pu re  1 5002 00 
W itch  H azel . . .  1 8501  76 
Zinc S u lphate  . . . .  10© i f
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O OROCERY PRICE CURRENT
These quotations are carefully corrected weekly, w ithin six  hours of mailing, 

and are intended to be correct a t  tim e of going to press. Prices, however, are 
liable to  change a t any time, and country m erchants will have their orders filled 
a t  m arket prices a t date of purchase.

AD V A N CED D E C L IN E D
Cheese Barley
Package Coffees
Citron
Clothes P ins

AMMONIA 
A rctic  Brand

12 oz. 16c, 2 doz. box 2 70 
16 oz. 25c, 1 doz. box 1 75 
32 oz., 40c, 1 doz. box 2 80

AX LE GREASE 
Mica, 25 lb. p a i l .......... 1 ^

b a k e d  b e a n s
No. 1. per doz...................1
No. 2, pe r doz. ............... |  26
No. 3, pe r doz. .............* **

BATH BRICK
E nglish  ..........................

BLUING
Jen n in g s’

Condensed P e a rl B luing 
Sm all. 3 doz. box . . . .  |  
L arge, 2 doz. box . . . .  .  ™

BREA K FA ST FOODS 
C racked W heaL  24-2 4 60 
C ream  of W hea t ••••  • 
Q uaaer P u tted  R ice . .  4 J6 
Q uaker P u tted  W heat 4 Ja 
Q uaker B rk is t B iscu it 1 90 
Q uaaer Corn r  uiawi . .  2 
Saxon W h ea t Food . .  4 60 
Shred  W h ea t B iscu it 4 50
T riscu iL  18 • • • • • • • • • ;  2 mPillsbu ry ’s  B est C er l 2 60

Kellogg's B rands 
T oasted  C orn F lakes  
T oasted  Corn F lakes 
T oasted  Corn F lak es

Ind iv idual ..............
K rum bles ......................
K rum bles, ln d v ...........
B iscuit ............................
D rinket .........................
P e an u t B u tte r  . . . . . .
B ran  ..............................

BROOMS
F an cy  Parlor, 25 lb. 10 00 
P a rlo r , 6 S tring , 25 lb. 9 16 
S tan d a rd  P a rlo r, 23 lb. 9 00
Common, 23 lb.............. |  60
Special. 23 lb. ............  8 25
W arehouse, 23 lb. . .  11 00

4 20 
4 20

2 00 
4 20 
2 00 
2 00 
2 60 
4 40 
3 60

Scrub
Solid B ack, 8 in ...........
Solid B ack. 11 in ..........

1 00 
1 25 
1 00rVlUlCU 41*

S tove
1 00
1 60
2 00

Shoe 1 00
1 30
1 70
1 90

b u t t e r  c o l o r
Dandelion, 25c size . . 2 00

CANDLES
Paraffine, 6s ..............
Paraffine, 12s ............
W lcking  .........................

17 Vi 
18% 

65

CANNED GOODS 
Apples

I  lb. S tan d a rd s  . .  © 1 * 0
No. 1* ..................... 7*

Blackberries
2 lb. ....................
S tan d a rd  No. 10 @10 50

F air .................
Good ............ .................  1 86
Fancy . . . . . . . . . . . . .

F rench Peas 
M onbadon (N a tu ra l) 

per doz..........................
G ooseberries

No. 2, F a ir  ..................
No. 10 .......................   7 75

Hominy
S tan d ard  ......................  1 25

L obster
V4 lb...................................  2 10
^  lb...................................  3 35
P icn ic  F la t  ..................  3 75

Mackerel
M ustard , 1 lb..................... 1 80
M ustard , 2 lb..................... 2 80
Soused, 1% lb. ............. 1 60
Soused, 2 lb. ...............   2 75
Tom ato, 1 lb ....................
Tom ato, 2 lb.....................

M ushroom s
B uttons, Vie ................. @30
B uttons, I s  ................... @50
H otels, I s  ..................... @44

O ysters
Cove, 1 lb........................ @1 40
Cove, 2 lb ........................ @2 00

Plum s
Plum s ................  1 50@2 00

P ears  In Syrup 
No. 3 can  p e r dz. 2 50@3 00

Peas
M arrow fa t ........  1 75 @1 85
E arly  Ju n e  . . . .  1 90@2 10 
E arly  J u n e  s iftd  2 15@2 30

Peaches
P ie  ................................
No. 10 size can  pie @6 00

P ineapple
G ra ted  ......................
S l i c e d ............................

Pum pkin
Good ................................  1 50
F an cy  ..............................  1 65
No. 10 ..............................  4 50

R aspberries
No. 2, B lack  Syrup . .  3 00
No. 10, B lack  ............  12 50
No. 2, Red P reserved  
No. 10, Red, W a te r  . .  12 50 

Salmon
W arrens, 1 lb. T a ll . .  3 35 
W arre n ’s  1 lb. F la t  . .  3 45
R ed A laska  ..................  2 85
M ed. R ed A laska  . . . .  2 60 
P in k  A lask a  ..............  2 20

Sardines
D om estic V4s ..............  6 75
Dom estic, % M u sta rd  6 50 
Dom estic, % M ustard  6 80
N orw egian, %s 
P ortuguese , Vis

15 @18 
30@35

S auer K rau t
No. 3, cans  ................  1 65
No. 10, c a n s ....................

Shrim ps
Dunbar, I s  doz.................1 80
D unbar, lVis doz, . . . .  3 40 

Succotash
F a ir  ................................
Good ................................
F an cy  .............................

S traw b erries
S tan d ard  ......................  2 50
F an cy  ............................. 2 90

T om atoes
No. 1% ..........................  1 40
No. 2 ..............................  1 76
No. 10 ..............................  8 00

B eans
B aked  ................. 1 26@2 26
R ed K id n e y ___ 1 25@1 35
S tr in g  ..................  1 75@2 25
W ax  ....................  1 75@2 20

B lueberries 
S tan d a rd  ..........

C lam s

T u n a
Case

V&s, 4 doz. in  case . . . .  
Vis, 4 doz.. in  case  . . . .  
Is , 4 doz. in c a s e ..........

CA TSU P

Clam  Bouillon 
B u rn h am ’s  Vi Pt-

@
@11 50 V an C am p 's p in ts  . . . .  2 85

C H E E S E
P eerless  ................ @36%

. .  1 60 B rick  ............ ...... @38
Leiden ................ ©
L im burger ........ @30

1 P ineapp le  ............ ©
. .  2 25 E dam  .................. 0
. .  3 76 Sap Sago ............ o
. .  7 50 Sw iss, Dom estic 9

CH EW IN G  GUM 
A dam s Black Jac k  . . . .  70
A dam s S appota  ............... 75
B eem an’s  Pepsin  . . . . . .  70
B eechnut ........................... 70
Doublem int ....................... 70
F lag  Spruce ..................... 65
Ju icy  F ru it  ....................... 70
Sterling  Gum  P ep ...........70
S pearm in t, W rlg leys . .  70
Y ucatan  ............................. 70
Zeno .................................... 70

CHOCOLATE
W alte r B ak er & Co.

G erm an’s Sw eet ...........
P rem ium  ........................... 35
C aracas ............................. 28

W alter M. Downey Co.
Prem ium , %s ................... 35
Prem ium , Vi* ................  35

CIGARS
Johnson  C igar Co. B rands 
D utch  M asters  Club 84 00 
D utch  M asters  B anq. 84 00 
D utch  M asters  Inv . 84 00 
D u tch  M asters  P an . 81 50 
D utch  M aster G rande 81 50 
D utch  M aster Special 60 00 
D utch  M aste rs  Lond. 81 50
E l P o r ta n a  ................  45 00
Gee J a y  ........................  45 00
D utch  M aste rs  Six . .  51 00 
D utch  M asters  H and

M ade ..........................
D utch  M aste rs  Baby

G rand  ......................  45 00
L ittle  D utch  M asters  45 00
S. C. W. ....................... 45 00
D utch  M asters

Seconds ..................  45 00
E xem plar ....................  69 00

P e te r  Dornbos B rands 
Dornbos Single B ndr. 40 00 
D ornbos P erfec to  . .  40 00
V an D am , 5c ............  37 50
V an Dam , 6c ..........  42 50
V an Dam , 7c ............  49 00
V an Dam , 10c ..........  70 00
W orden G rocer Co. B rands  
B oston  S tra ig h t . . . .  42 00 
T ran s  M ichigan . . . .  42 60
C ourt R oyal ..............  45 00
H em m eter’s C ham 

pion ..........................  46 00
Iroquois ......................  42 50
L a  A zora A greem en t 42 00 
L a  A zora W ash ing ton  75 00 
W orden’s H and  M ade 40 00
B. L. ............................. 42 50
R oyal M ajor ............... 45 00
L a  V alla R o s a ........... 80 00
L a  V alla Rosa, K ids 45 00 
K uppenheim er, No. 2 43 00

CLO TH ES LINE
P e r doz.

No. 40 T w isted  C otton  2 00 
No. 50 T w isted  C otton  2 50 
No. 60 T w isted  C otton  3 00 

. No. 80 T w isted  C otton  3 25 
No. 50 B ra ided  C otton  2 50 
N. 60 B raided  C otton  3 00 
No. 80 B raided  C otton  3 50 
No. 50 Sash  Cord . . . .  3 40 
No. 60 Sash  Cord . . . .  4 00
No. 60 J u te  ..................  1 75
No. 72 J u te  ................ 2 00
No. 60 S i s a l ................  1 85

Galvanized W ire 
No. 20, each  100ft. long 1 90 
No. 19, each  100ft. long 2 10 
No. 20, each  lOOfL long 1 00 
No. 19, each  100ft. long  2 10 

COCOA
B aker’s ............................... 89
B unte, 10c size ..............  88
B unte, Vi lb......................2 20
B unte, 1 lb ...................  4 00
C leveland ......................... 41
Colonial, V4s ..................... 35
Colonial, Vis ..................... 33
E pps ..................................... 42
H ershey ’s  Vis ..................  82
H ershey ’s  Vis ..................  30
H uyler ................................  36
Lowney, % 8 .........................38
Lowney, V4s .........................87
Lowney, Vis ....................  87
Lowney, 5 lb. cans  . . . .  37
V an H outen, Vis ............. 12
V an H outen , V i s ............  18
Van H outen , V is .................36
V an H outen , I s ............... 65
W a n -E ta  ........................... 36
W ebb . ................................. S3
W ilbur, Vi> ....................... >8
W ilbur, Via ....................... 88

COCOANUT
Vis, 5 lb. case  ..............  38
Vis, 5 lb. case  ............... 37
Vis, 15 lb. case  ............  36
Vis, 15 lb. case  ............  35
Vis & Vis, 15 lb. case  35Vi
6 and  12c palls  ........  4 35
Bulk, pails  ......................  27
Bulk, b a rre ls  ................... 25
70 8c pkgs., p e r case  5 25 
70 4 oz. pkgs., p e r case  5 25 
B akers  C anned, doz. 1 20

C O FFE E S ROASTED 
Rfo

Common ......................... 12
F a ir ..................................  13
Choice ............................. 14
F ancy  ..............................  15
P eaberry  ......................... 32

Santo»
Common ......................... 17
F a ir  ....................'.......... 18
Choice ............................  19
F ancy  ............................. 20
P eaberry  ........................  32

M aracaibo
F a ir  ..................................  20
Choice ............................. 24

M exican
Choice ............................... 20
F ancy  ............................... 24

G uatem ala
F a ir  ................................. 18
F ancy  ............................. 19

Jav a
P riv a te  G row th ........  34
M andling ....................... 34
A nkola ........................... 34

San S alvador 
Good ..........   22

Mocha
S hort B ean  ................. 31
Long B ean  ..................... 31

Bogota
F a i r  ............................   21
F a n c y  ;. ............  23

P ackage  Coffee
N ew  Y ork B asis  

A rbuckle ......................  22 00
M cLaughlin’s  XXXX 

M cL aughlin’s  XXXX 
package  coffee is sold to  
re ta ile rs  only. M ail all o r
d e rs  d irec t to  W . F . M c
L aughlin  & Co., Chicago.

E x tra c ts
H olland, Vi gross bxa. 1 80
Felix, Vi g ro ss  ............... 1 15
H um m el’s  foil, Vi gro. 85 
H um m el’s  tin , Vi gro. 1 43

CONDENSED MILK
C arnation , T a ll ........... 6 60
C arnation , B aby . . . .  6 00
H ebe, T all ................... 5 00
H ebe, B aby ................  4 90
P e t, T all ....................... 6 60
P e t, B aby ..................... 4 50
V an Cam p, T all . . . .  5 50 
V an Cam p, B aby . . . .  3 60

CONFECTIONERY
Stick  Candy Pail3

H orehound  .................... 25
S tan d a rd  ...................... 25

Cases
¿‘um bo ............................ 26
B ig S tick  .................... 26

Mixed Candy 

B roken ..........................
P a ils
25

C ut L oaf ........................ 26
G rocers .......................... 20
K in d erg a rten  .............. 29
L ead er ............................ 25
N ovelty  ........................ 26
P rem io  C ream s .......... 35
R oyal .............................. 24
Special . . ' ..................... 24
X  L  O .......................... 23

Specialties

A uto  K isses (baskets)
P a ils
28

Bonnie B u tte r  B ites  .., 30
B u tte r  C ream  Corn . . 32
C aram el Bon Bons . . 28
C aram el C roque tte s  . . 26
C ocoanut W affles . . . 28
Coffy Toffy .................. 28
Fudge, W aln u t .......... 32
Fudge, Choc. P e a n u t 30
H oneysuckle C andy ... 28
Iced M aroons .............. 28
Iced O range Jellies  . . 27
Ita lia n  Bon B ons . . . . 27
AA Licorice D rops 

5 lb. box .................. 2 25
Lozenges, P ep ............... 32
Lozenges, P in k  .......... 32
M anchus ...................... 27
M olasses K isses, 10 

lb. box ........................ 28
N u t B u tte r  P u ffs  . . . . , 28
S ta r  P a ttie s , A s s t  . . 81

C hocolates P a lls
A sso rted  Choc...............  32
A m azon C aram els . . . .  32
Cham pion ......................  31
Choc. Chips, E u rek a  35 
K londike C hocolates 35
N abobs ............  35
N ibble S ticks, box . .2  25
N u t W afers  ................. 35
Ocoro Choc. C aram els 34
P e a n u t C lu s t e r s .......... 38
Q u in te tte  ....................... 32
R eg ina  ............................. 31
S ta r  C hocolates ........  32

Pop Corn Goods 
C ra ck e r-Jack  P rize  . .  5 60 
C heckers P rize  . ; . . . .  5 60

Cough Drops
Boxes

P u tn a m  M enthol . . . .  1 50 
S m ith  B ros...........................  1 50

COOKING COMPOUNDS 
Crlsco

36 1 lb. cans  . . . . . . . .  10 26
24 lVi lb. c a n s ........... 10 25
6 6 lb. c an s  ................. 10 25
4 9 lb. cans  ................. 10 25

M azols
5Vi oz. bottles, 2 doz. 2 60
P in ts , tin , 2 doz..............8 00
Q uarts , tin , 1 doz. . . .  7 50 
Vi gal. tin s , 1 doz. . .  14 25 
Gal. tin s , Vi doz. . . . .  13 80
5 Gal. tin s , 1-6 doz. 19 60

NUTS—W hole
lbs.

A lm onds, T a rrag o n a  30 
Almonds, C aliforn ia 

so ft shell D rake  . .
B razils ............................. 25
F ilb e rts  ........................... 23
Cal. No. 1, S. S...........36
Table  N u ts, F an cy  . .  28
Pecans, L a rg e  ............  30
Pecans, Ex. L arge  . .  40

Shelled
No. 1 Spanish Shelled

P e a n u ts  .......... 16 @16Vi
Ex. Lg. Va. SheUed

P e a n u ts  ..........  16Vi@17
P ecan  H alves ......... @90
W alnut H alves  . . . .  @70
F ilb ert M eats ......... @42
Alm onds ....................  @60
Jo rd an  A lm onds . . . .

P ean u ts  
F an cy  H  P  Suns

R aw  ..................... 18@18Vi
R oasted  ............. 20@20%

H  P  Jum bo
R aw  ................  19Vi@20
R oasted  ......... 21 Vi @22

Spanish  Shelled,
No. 1 .....................18 @18 Vi

CREAM TARTAR
B arre ls  o r D rum s ......... 84
Boxes ................................. 86

DRIED FR U IT 8 
Apple*

E v ap ’ed, Choice, blk  @16
E vap 'd  F an cy  b lk . .  @

A pricots
C aliforn ia  ......................  @22

Citron
C aliforn ia  ..................... @34

C u rran ts
Im ported , 1 lb. pkg. . .  26
Im ported , bu lk  ........... 25 Vi

Peaches
M uirs—Choice, 25 lb. . .  
M uirs—F ancy , 25 lb. . .  
F ancy , Peeled, 25 lb. . .

Peel
Lem on, A m e r ic a n ........... 28
O range, A m e r ic a n .......... 30

R aisins
C luster, 20 carto n s  . . .  
Loose M uscatels, 4 Cr. 
Loose M uscatels, 3 Cr. 11 
L . M. Seeded 1 lb. 13 @13 Vi

C alifornia P ru n es  
90-100 25 lb. boxes ..@09%
80- 90 25 lb. boxes . .
70- 80 25 lb. boxes . .
60- 70 25 lb. boxes . .
50- 60 25 lb. boxes . .
40- 60 25 lb. boxes . .

FARINACEOU8 GOODS 
B eans

C aliforn ia  L im as . . . .  15Vi 
Med. H and  P icked  . . .  16 
Brow n, H o l la n d ...........

F a rin a
25 1 lb. p ackages  . . . .  > 66  
Bulk, p e r 100 lb..............

O riginal H olland R usk 
P ack ed  12 rolls to  co n ta in er 
8 co n ta in ers  (36) rolls 4 32

H om iny
Pearl. 100 1b. sack  . . . .  6Vi 

M acaroni
D om estic, 10 lb. box . .  1 30 
Im ported , 25 lb. box . .  
S k inner’s  24s, case  1 87%

P earl Barley
C h este r ..........................  5 00
P o r t a g e ............................

Pea*
G reen, W isconsin, lb. llVi
Split, lb .............................  9 Vi

8ago
E a s t In d ia  ....................... 16
G erm an, sacks  ............... 15
G erm an, broken pkg. 

Tapioca
Flake, luO lb. sacks . .  16 
P earl, 100 lb. sacks  . .  16 Vi
M inute, 10c, 3 doz..........4 bo

FISH IN G  TA CK LE 
C otton Lines

No. 2, 15 fee t ................... "10
No. 3, 15 fee t ..................  11
No. 4, 15 fe e t .................. 12
No. 5, 15 fee t .................. 14
No. 6, 15 fee t ; ..............  15

Linen L ines
Sm all, p e r 100 fe e t . . . .  50 
M edium , p e r 100 fe e t . .  65 
L arge, p e r 100 fe e t . . . .  65 

F loa ts
No. lVi, p e r d o z e n .........13
No. 2, p e r dozen ........... 15
No. 3, p e r d o z e n .............zu

Hooke—K irby
Size 1-12, p e r 100 ........... 8
Size 1-0, p e r 100 ............. 9
Size 2-0, p e r 100 ............. 10
Size 3-0, p e r  100 ............... 11
Size 4-0, p e r loo ............... 14
Size 6-0, p e r 100 ............... 15

S inkers
No. 1, p e r gross ...............60
No. 2, p e r  g ross ...............60
No. 3, p e r g ross ...............65
No. 4, p e r g ross ...............75
No. 6, p e r g ross ............  80
No. 6, p e r gro3S ............  90
No. 7, p e r g ross ...........1 25
No. 8, p e r g ross ...........1 65
No. 9, p e r  g ross ...........2 40
FLAVORING EXTRACTS 

Jenn ings  D C B rand 
P u re  V anila 
T erpeneiess 
P u re  Lem on

7 D ram  15 C ent . . f f f . '  1*25 
1V4 Ounce 20 C ent . .  1 80
2 Ounce, 35 C en t . . . .  2 70 
2% Ounce 35 C ent . .  2 85 
2Vi Ounce 45 C ent . .  3 10 
4 Ounce 55 C ent . . . .  5 20
8 Ounce 90 C ent . . . .  8 60 
7 D ram  A ssorted  . . . .  1 25 
lVi Ounce A sso rted  . .  2 00

M oore’s D U B rand
P e r  Doz.

1 oz. V anilla  15 C en t 1 25 
lVi oz V anilla  25 C en t 2 00
3 oz. V anilla  35 C en t 2 7o 
1 oz. Lem on 15 C ent 1 26 
lVi oz. Lem on 25 C ent 2 00 
i oz. Lem on 35 C ent 2 75

FLOUR AND F E E D  
V alley C ity M illing Co.

Lily W hite  ................  11 30
R ow ena Rye, Vis ___  9 40
G raham  25 lb. p e r cw L 5 86
Row ena B olted M eal,

25 lbs., p e r cw t..........4 40
Golden G ranu la ted  M eal.

25 lb., p e r cw t...............5 00
R ow ena P an cak e  5 lb.

p e r cw t.........................  6 40
R ow ena B uckw heat

Com pound ................  7 40
R ow ena Corn Flour,

25 lb. sacks  ..............  5 30
W atson  H igg ins M illing 

Co.
New P erfec tio n  Vis . .  11 60 
V ictory  M ixed F lo u r 11 45 

W orden G rocer Co. 
Q uaker, Via c lo th  . .  None
Q uaker, %s c lo th  . .  None
Q uaker, Vis c lo th  . .  N one
Q uaker, Vis p ap er . .  N one
Q uaker, Vis p a p er . .  N one

K ansas H ard  W h ea t 
W orden G rocer Co.

P ap e r
A m erican  E agle, Vis 11 80 
A m erican  Eagle , Vis 11 85

Spring W hea t 
W orden G rocer Co. 

W ingold, Vis c lo th  11 70 
W ingold, Vis c lo th  11 80 

Meal
Bolted ........................... }
Golden G ran u la ted  . .  ? 

W hea t
Red ...................................
W hite  .............................

O ats
M ichigan ca rlo ts  . . . .
L ess th a n  ca rlo ts  . . .

C en t
C arlo ts  ...........................
Leas th a n  ca rlo ts  . . . .

H ay
C arlo ts  ...........................1
L ess th a n  c a r lo ts  . .  *

Fesd
S tree t C ar Feed  . . . .
No. 1 Corn & O at F d
C racked Corn ...........
C oarse Corn M eal . .  

FR U IT  JA R S
M ason, p ts ., p e r gro. 7 60 
M ason, q ts ., p e r gro. 8 00 

-ason, % gal. pe r g r. 10 35 
M ason, can  tops, gro. > 80
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G ELA TIN E
Cox's, 1 doz. la rge  . . .  1 45
Cox’s, 1 doz. sm all . .  90
K nox’s Sparkling , doz. 1 90 
K nox’s A cidu’d doz. . .  2 00
M inute, 1 doz...............  1 25
M inute, 3 doz...............  3 75
N elson’s  ......................  1 50
O xford ..........................  75
P lym outh  Rock, Phos. 1 55 
P lym ou th  Rock, P la in  1 50 
W aukesha  ..................... l  60

H ERBS
Sage ..................................  15
Hops ................................... 15
L au re l L eaves ................  20
S enna  L eaves  ................. 45

H ID ES AND PE L T S  
Hides

Green, No. 1 ................  17
G reen, No. 2 ................  16
Cured, No. l  ................  19
Cured, No. 2 ................  18
Calfskin, g reen . No. 1 30
Calfskin, g reen . No. 2 28%
Calfskin, cured, No. 1 32
Calfskin, cured, No. 2 30%
H orse, No. 1 . . . . . .  6 00
H orse, No. 2 ..........  5 00

P e lts
Old W ool ............  75@2 00
L am bs ................  1 00@2 00
S hearlings ........  1 00@2 00

Tallow
P rim e ........................  @13
No. 1 ............................  @12
No. 2 ..........................  @11

Wool
U nw ashed, med. . . .  @65 
U nw ashed, fine . . . .  @65

HONEY
A. G. W oodm an’s B rand.
7 oz., p e r doz...................
20 oz., p e r doz...............6 65

HORSE RADISH 
P e r  doz................................. 90

JE L L Y
151b. pails, p e r pail . . . .  
301b. pails, p e r pail . . . .

JE L L Y  GLASSES 
8 oz. capped in bbls., 

p e r doz.............................  36

M APLEIN E
2 oz. bottles, p e r doz. 3 00 
1 oz. bottles, p e r doz. 1 75 
16 oz. bo ttles , p e r dz. 16 50 
32 oz. bottles, p e r dz. 30 00

M INCE M EAT 
P e r  case  ......................... 4 15

M OLASSES 
New O rleans

F an cy  Open K e ttle  . . . .  70
Choice ................................. 58
Good ................................
S tock .................................

H a lf b a rre ls  5c ex tra  
R ed H en, No. 2 . . . .  2 80
Red H en, No. 2% ___ 3 40
Red H en, No. 5 ......... 3 40
Red H en, No. 10 ....... 3 30
U ncle Ben, No. 2 . . . .  2 80 
Uncle Ben, No. 2% . .  3 30 
U ncle Ben. No. 5 . . . .  3 40 
U ncle Ben, No. 10 . .  3 30 
G inger Cake, No. 2 ..3  30 
G inger Cake, No. 2% 4 30 
G inger Cake, No. 5 . .  4 15 
O." & L. Open K ettle ,

No. 2% ......................  5 65

MUSTARD
% lb. 6 lb. box . . . . . . .  30

OLIVES
Bulk, 1 gal. kegs . .  @1 75 
Bulk, 2 gal. kegs . .  @1 55 
Bulk, 5 gal. kegs . .  @1 50
Stuffed, 5 oz..................  1 45
Stuffed, 14 oz................  3 00
P itted  (no t stuffed)

14 oz.............................  3 00
M anzanilla, 8 oz.......... 1 45
Lunch, 10 oz..................  2 00
Lunch, 16 oz..................  3 25
Queen, M am m oth, 19

oz.................................... 5 so
Queen, M am m oth, 28

oz..................................... 6 75
Olive Chow, 2 doz. cs. 

pe r doz. ....................  2 50

P E A N U T  BU TTER 
B el-C ar-M o B rand 

6 oz. 1 doz. in  case  . .  2 90 
12 oz. 1 doz. in  case . .  2 50
24 1 lb. pa ils  ..............  6 50
12 2 lb. pails  ..............  6 00
6 lb. pails, 6 in c ra te  7 00
10 lb. pails  ....................  21%
15 lb. palls  ................. 21
25 lb. paila ................... 20%
50 lb. t in s  ......................  20%

PETRO LEUM  PRODUCTS 
Iron  B arre ls

P e rfec tio n  ..................... 12.7
R ed Crow n Gasoline 23.7 
Gas M achine Gasoline 44.2
V. M. & P . N a p h th a  23.7 
Capitol Cylinder, Iron

Bbls................................  41.8
A tlan tic  R ed Engine,

Iron  Bbls. .................... 28.8
W in te r  B lack, Iron

Bbls ...........................  14.8
Polarine, Iron  Bbls. ..44.8

PIC K L E S
Medium

B arrels, 1,200 count 12 00
H alf bbls., 600 count 6 50
5 gallon kegs .............. 2 60

Small
B arre ls  ........................ 14 00
H alf b a rre ls  ................ 7 50
5 gallon kegs ............ 2 80

G herkins
B arre ls  ........................ 25 00
H alf b a rre ls  .............. 13 00
5 gallon kegs .............. 4 50

Sw eet Small
B arre ls  ....................... 28 00
5 gallon kegs ............ 5 00
H alf b a rre ls  .............. 14 50

P IP E S
Clay, No. 216, p e r box 
Clay, T. D. full count
Cob, 3 doz. in box . . 1 25

PLAYING CARDS
No. 90 S te a m b o a t___ 2 25
No. 808, Bicycle . . . . 3 50
P e n n a n t ...................... 3 25

POTASH
B ab b itt’s, 2 doz. . . . . 8

aafc-

PROVISIONS 
B arreled  Pork  

Ita lia n  Bon Bons . . . .  25 - 
C lear B ack  . .  52 00@53 00 
S’h o rt C ut C lr 49 00@50 00 
B risket, C lear 55 00@56 00
P ig  ................................
C lear F am ily  ............  48 00

Dry S a lt M eats 
S P  Bellies . . .  31 00@32 00

Lard
P u re  in tie rces  . .  29@30 
Com pound L ard  24 @24% 
80- lb tu b s  . .  .advance  %
60 lb. tu b s  . . .a d v a n c e  %
50 lb. tu b s  . . .a d v a n c e  %
20 lb. pa ils  . . .a d v a n c e  %
10 lb. pails  . . .a d v a n c e  %
5 lb. pails  . . .  advance  1
3 lb. pa ils  . . .  advance 1

Sm oked M eats
H am s, 14-16 lb. 35 @36
H am s, 16-18 lb. 34%@35 
H am s, 18-20 lb. 33 @34 
H am , d ried  beef

se ts  ..................  87 @88
C aliforn ia  H am s 23 @24 
P icnic  Boiled

H am 3 ..............  35 @40
Boiled H am s . .  47 @48 
M inced H am s . .  22 @23 
Bacon ................  40 @50

Sausages
Bologna ........................... 18
L iver ..............................  12
F ran k fo rt ....................  19
P ork  ......................  14@15
V eal ................................  11
T ongue ........................  11
H eadcheese ..................  14

Beef
Boneless ........  25 00@27 00
Rum p, new  . .  30 00@31 00

P ig ’s Feet
% bb ls ................................  1 75
% bbls., 40 lbs.................. 8 40
% bbls......................  9 66
1 bbl.....................................16 M

T ripe
K its, 15 lbs........................  90
% bbls., 40 lbs..................1 60
% bbls., 80 lbs...........  3 00

Casings
Hogs, p e r lb ................. 60@55
Beef, round  se t . . . .  19@20 
Beef, m iddles, s e t . .  45 @55 
Sheep ...... ............ 1 15@1 35

Uncolored O leom argarine
Solid D airy  ..............  28@29
C ountry  Rolls .............30@31

C anned M eats 
Corned Beef, 2 lb. . .  6 60 
Corned Beef, 1 lb. . .  4 70
R oast Beef, 2 lb .......... 6 60
R oast Beef, 1 lb .......... 4 70
P o tted  M eat, H am

Flavo r, % s ............... 55
P o tted  M eat, H am

F lavor, %s .   96
Deviled M eat, H am

Flavor, %s ....................  55
Deviled M eat, H am

Flavor. %s ..............  1 00
Deviled Tongue, *%s . .  1 80 
Deviled Tongue, %s . .  3 10

RICE
F an cy  ......................
B lue R ose ..............  10Q11
B roken ........................

ROLLED OATS
M onarch, bbls.............  10 25
Rolled A vena, b b ls .. .  10 60 
Bteel C ut, 100 lb. sks. 
M onarch, 90 lb. sks. . .  5 10 
Q uaker, 18 R egu lar . .  1 95 
Q uaker, 20 F am ily  . .  5 20 

SALAD DRESSING 
Colum bia, % p in t . . . .  2 25 
Columbia, 1 p in t . . . .  4 00 
-Durkee’s large, 1 doz. 6 25 
D urkee 's  m ed., 2 doz. 6 80 
D urkee’s P icnic, j  doz. 2 76 
Snider’s, large, 1 doz. 2 40 
Snider’s, sm all, 2 doz. 1 46 

SALERATUS 
P acked  60 lbs. in  box. 

A rm  and  H am m er . .  3 25 
W yandotte, 100 % s . .  3 00 

SAL SODA
G ranulated , bbls...........1 95
G ranulated , 100 lbs. cs. 2 10 
G ranu lated , 363 pkgs. 2 25 

SALT 
Solar Rock

56 lb. sacks ......................  52
Common

G ranulated , F in e  . . . .  8 10
M edium , F i n e ..............  2 20

SA LT FISH  
Cod

L arge, w hole ......... @15%
Sm all, w hole ..........  @15
S trip s o r b ricks . .  20@23 
Pollock ......................  @14

H olland H erring  
S tandards , bbls...........
T . M„ bbls..............
S tandard , kegs . . ,
T . M. kegs ..........

H erring
Full F a t  H erring , 356

to  400 count . . . .
Spiced, 8 lb. palls ........  95

T ro u t
No. 1, 100 lbs. . . . ___  7 60
No. 1, 40 lb s .......... . . . .  2 25
No. 1, 10 lb s .......... ___  90
No. 1, 3 lb s ............ . . . .  75

M ackerel
M ess, 106 lbs.......... . . .  82 06
M ess, 60 lbs.......... .. . . .  11 65
M ess, 10 lbs............ . . . .  8 60
M ess, 8 lbs.............. . . . .  2 05
No. 1. 100 lbs. . . . . . . .  81 00
No. 1. 60 lbs........... . . .  11 10
No. 1. 10 lbs........... . . . .  8 66

Lako H erring
8 lbs.................................

SEEDS
A nise ............................. 88
C anary , Sm yrna ........  22
C araw ay  ............,. 80
Cardom on, M alabar 1 80
Celery ............................. 60
H em p, R ussian  ..........  12
Mixed B ird ................... 12%
M ustard , w h ite  ..........  40
Poppy ............................. 80
R ape ................................  16

SHOE BLACKING 
H andy  Box, la rg e  8 dz. 8 50 
H andy  Box, sm all . .  1 85 
B ixby’s Royal Polish  1 20 
M iller’s Crown Polish  90

SN U FF
Sw edish R apee, 10c 8 fo r  64 
Swedish Rapee. 1 lb. gls 60 
N orkoplng, 10c. 8 fo r ..64 
Norkoping, 1 lb. g lass  . .  60 
Copenhagen, 10c, 8 fo r 64 
Copenhagen. 1 lb. g lass  60

SOAP
L au tz  Bros. A  Co.

Acme, 100 cakes . . . .  5 50 
Big M aste r 100 blocks 6 00
Clim ax ............................  5 00
Oueen W h ite  ..............  5 90
O ak L e a f ................... 5 50
Q ueen A nne ..............  5 50

P ro c to r & G am ble Co.
Lenox ..............................  5 65
Ivory, 6 oz.....................  6 65
Ivory, 10 oz..................  10 80
S ta r  .....................   5 30

Sw ift & Com pany
Sw ift’s P ride  ..............  5 25
W h ite  L aundry  ..........  6 65
Wool, 6 oz. b a rs  . . . .  6 50 
W ool, 10 oz. b a rs  . . . .  9 40

T rad esm an  Com pany 
B lack  H aw k, one box 8 76 
B lack  H aw k, five bxs 8 70 
B lack  H aw k, ten  bxa 8 65

Box con ta in s 72 cakes. I t  
is  a  m ost rem ark ab le  d irt 
and  g rea se  rem over, w ith 
o u t In ju ry  to  th e  skin.

Scouring Pow ders
Sapolio, g ross lo ts . .  9 66
Sapolio, h a lf  gro. lo ts 4 86
Sapolio, single boxes 2 40
Sapolio, h a n d ............2 40
Q ueen Anne, 80 cans  1 80 
Q ueen Anne, 60 cans  3 60 
Snow M aid, 30 cans  . .  1 RO
Rfnnw Mairi. RO oan« . . 3 fiO

W ashing Pow ders 
Snow Boy, 100 pkgs. . 6 66 
Snow Boy, 60 pkgs. . .  3 66 
Snow Boy, 24 pkgs. . .  5 00 
Snow Boy. 20 pkgs. . .  6 86

Soap Pow ders 
Johnson ’s Fine, 48 8 5 75
Johnson ’s  XXX 100 . .  6 75
R ub-N o-M ore ............... 6 50
N ine O’c lock  .............. 4 00
L au tz  N aph tha, 60s . .
O ak L eaf Soap Pow der,

24 pkgs..........................  4 26
Oak L eaf Soap Pow der.

100 pkgs........................ 5 50
Queen A nne Soap Pow 

der, 60 pkgs...............8 60
Old D utch  C leanser,

100s ..............................  3 85
SODA

Bi Carb, K egs ..........  3%

SPIC ES 
W hole Spices 

Allspice, J am a ic a  . .  @12 
Allspice, lg. G arden @11 
Cloves, Z anzibar . .  @56 
C assia, C an ton  . . . .  @20 
C assia, 5c pkg. doz. @86
Ginger, A frican  . . . .  @16 
Ginger, Cochin . . . .  @20
Mace, P e n a n g ..........  @90
Mixed, No. 1 ........... @17
Mixed, No. 2 ............  @16
Mixed, 6c pkgs. dz. @45 
N utm egs, 70-8 . . . .  @50 
N utm egs, 106-110 . .  @45
Pepper, B lack ......... OSS
Pepper, W h ite  ........  @40
Pepper, C ayenne . .  @22 
P ap rik a , H u n g arian

P u re  Ground In Bulk 
Allspice, J am a ic a  . .  @16 
Cloves, Z anzibar . .  @68 
C assia, C an ton  . . . .  @82 
G inger, A frican  . . . .  @25
M ace, P en an g  ........  @1 66
N utm egs ..................  @45
Pepper, B lack ......... @35
Pepper, W h ite  ........  @52
Pepper, C ayenne . .  @30 
P ap rika , H u n g arian  @45

STARCH
Corn

K ingsford, 40 lbs. . .  9%
M uzzy, 48 lib . pkgs. 9%

Kingsford
Silver G losa 40 lib . . .  9% 

Gloss
Argo, 48 5c p k g s.......... 8 46
S ilver Gloss, 16 81bs. . .  9% 
Silver Gloss. 12 61bs. . .  9%

Muzzy
48 lib . packages .......... 9%
16 81b. packages .........  9%
12 61b. packages .......... 9%
50 lb. boxes ................  6%

SYRUPS
Corn

B arre ls  ............................. 72
H alf b a rre ls  ....................  75
Blue K aro, No. 1%,

2 doz..............................  2 65
Blue K aro, No. 2, 2 dz. 8 SO 
Blue K aro, No. 2%, 2

doz...................................  4 10
Blue K aro, No. 5, 1 dz. 3 96 
Blue K aro , No. 10, %

doz.................................  3 70
R ed  K ara . No. 1%, 2

doz. ............................. 2 80
R ed K aro , No. 2, 2 dz. 8 55 
Red K aro , No. 2% 2ds. 4 40 
Red K aro , No. 6, 1 da. 4 25 
R ed K aro , No. 10 %

doz.................; ................ 4 00
P ure  Cane

F a ir  ...................................
Good ................................Clml»«

T A B LE SAUCES
H alford , l a r g e .............. 3 75
H alford , sm all ..........  2 26

TEA
Uncolored Jap an

M edium  .......... ' . . . . .  34@38
Choice ........................  35 @38
F an cy  ........................  45@55
B ask e t-F ired  M ed’m 
B ask e t-F ired  Choice 
’B ask e t-F ired  F ancy
No. 1 N ibbs ..............  @45
Siftings, b u l k ............  @23
Siftings, 1 lb. pkgs. @25

G unpow der
M oyune, M edium  . .  35@40
M oyune, Choice ___  40@45

Young Hyson
Choice ........................  35@40
F an cy  ........................  50@60

Oolong
Form osa, M edium  . .  40@45 
Form osa, Choice . .  45@50 
Form osa, F an cy  . .  55 @75

E nglish B reakfae t 
Congou, M edium .. 40@45
Congou, Choice ___  45@50
Congou, F an cy  ___  50@60
Congou, Ex. F an cy  60@80

Ceylon
Pekoe, M edium  . . . .  40@45 
Dr. Pekoe, Choice . .  45@48 
F low ery  O. P . F an cy  55 @60

TW IN E
Cotton, 3 ply ..................  75
Cotton, 4 p l y ....................  75
H em p, 6 p ly  ..................  85
% ..•!. 100 lb. bales ___  86

VINEGAR
W hite  W ine, 40 g ra in 20
W hite W ine, 80 g ra in 25%
W hite  W ine 100 g ra in 28

O akland V inegar & Pickle
Co.’s B rands

O akland apple c ider . . 35
Blue R ibbon Corn . . . . 25
O akland w hite  picklg 20

P ack ag es  no  charge.

W ICKING
No. 0, p e r g ross ........ ,, 70
No. 1, p e r gross ........ 80
No. 2, p e r g r o s s .......... 1 20
No. 3, p e r g r o s s .......... 1 80

W OODENW ARE
B askets

B ushels .......................... 2 00
Bushels, w ide band  . . 2 25
M arket, drop  handle . . 70
M arket, single handle 75
Splint, la rge  ................ 5 78
Splint, m edium  .......... 5 25
Splint, sm all .............. 4 75

B u tte r P la tes
Ovals

% lb., 250 in  c ra te  . . , .. 50
% lb., 250 in c ra te  . . . .  50
1 lb., 250 in  c ra te  . . . , . .  65
2 lb., 250 in c ra te  . . . . .  75
3 lb., 250 in  c ra te  . . . . .  90
5 lb., 250 in c ra te  . . . . 1 10

W ire  E nd
1 lb., 250 in c ra te  __ ..  60
2 lb., 250 in c ra te  . . . . .  55
3 lb., 250 in c ra te  . . . 65
5 lb., 20 in c ra te  . . . . . .  75

C hurns
B arrel, 5 gal., each  . . 2 40
B arrel, 10 gal. each  . . 2 66

Clothes Pine
Round H ead

4% inch, 5 g ross . . . . 1 50
C artons, 20-36s, b o x .. 1 70

Egg C ra tes  and F illers
H um pty  D um pty, 12 dz. 24
No. 1 com plete .......... . . 50
No. 2 com plete .......... . .  40
Case, m edium , 12 sets 1 80

F aucets
Cork lined, 3 in ............ . .  70
Cork lined, 9 in ........... . .  80
Cork lined, 10 in .......... . .  90

Mop Sticks
T ro jan  sp ring  ............ 1 60
Eclipse p a te n t sp ring 1 60
No. 1 common .......... 1 60
No. 2, p a t. b rush  hold 1 60
Ideal. No. 7 .................. 1 60
12oz. co tton  mop heads 3 10

Pails
10 qt. G alvanized . . . . b 25
12 qt. Galvanized ___ 6 00
14 qt. G alvanized ___ 6 50
F ib re  .............................. 9 75

Toothpicks
Ideal ................................ 86

T rap s
Mouse, wood, 4 holes . .  60
Mouse, wood, 6 holes . .  70
Mouse, tin , 5 holes . . . .  66
Hat, wood ...................... . .  80
Hat, sp ring  .................. . .  76

T ubs
1 F ib re  ................ 42 00

No. 2 F ib re  .............. 38 00
No. 3 F ib re  .............. 33 00
Large G alvanized . . . 18 00
Medium G alvanized 15 50
Sm all G alvanized . . 13 50

W ashboards
B anner Globe .............. 5 00
B rass, Single .............. 8 00
Glass. Single .............. 6 00
Double P eerless  . . . . 8 00
Single P eerless  .......... 6 75
N o rth e rn  Queen ........ 6 00
Good Enough .............. 6 00
U niversal ...................... 6 00

W indow C leaners
12 In.................................. 1 66
14 In................................... 1 86
16 in ................................... 2 SO

Wood Bowls
13 in. B u tte r  .............. 1 90
15 in. B u tte r  .............. 7 00
17 in. B u tte r  ............ 8 00
19 in. B u tte r  .............. 11 00

W RA PPIN G  PA PE R
Fibre, M anila, w h ite  . . 6%
F ibre, M anila, colored
No. 1 F ib re 8%
B u tch ers’ M anila  . . . . , 7
K ra ft .............................. 12%
W ax B u tte r, sh o rt c ’n t 20
P a rc h m 't B u tte r, rolls 32

Y EA ST CAKE
Magic, 3 doz.................. 1 15
Sunlight, 3 doz. . . . . . . 1 00
Sunlight. 1% doz.......... 50
Y east Foam , 8 doz. . . 1 16
Y east Foam , 1% doz. 86

YEAST—COM PRE8SBD 
Fleischm an, per doz. ..24

SPECIAL 
Price Current

SALT
D iam ond C rystal

24 2 lbs. s h a k e r ........ 1 70
36 2 lbs. t a b l e ............ 1 30

150 2 lbs. tab le  .......... 5 75
86 3% lbs. tab le  ___  6 <0
28 10 lb. flake ..........  4 80

280 lb. bulk b u tte r  . . .  3 38 
280 lb. bu lk  cheese . . .  8 88 
280 lb. bulk sh ak e r . .  3 88 
28 lb. co tton  sk, b u tte r  40 
56 lb. co tton  sk b u tte r  86 
35 lb. D. C. coarse  . .  48 
70 lb. D. C. coarse  . . .  90 

D. C. s tock  b riq u e tte s  1 30 
D. C. block stock, 50 lbs. 40

P e r  case, 24 2 lbs. . . . .  1 80 
F ive case  lo ts  ............. 1 76

ARCTIC
EVAPORATED MILK

T all ..................................  8 00
Baby ..............................  4 26

M anufactu red  by  G rand 
Ledge M ilk Co.

Sold by all Jobbers and  
N ationa l G rocer Co., G rand 
R apids.

KITCHEN
KLENZER

80 can  cases, 34 p e r case

BAKING POW DER

CALUM ET

10c size, 4 oz....................  95
20c size, 8 oz...................... 1 90
30c size, 1 lb ....................... 2 90
75c size, 2% lb ................... 6 25
31.25 size, 5 lb .................18 00



30 M I C H I G A N  T R A D E S M A N N ovem ber 13, 1918

FAITHFUL IN SMALL THINGS.

Story  of Salesman W ho K ept H is 
E yes Open.

The following sto ry  received the 
first prize ($100) in the contest re
cently conducted by the H ardw are 
Age for the best sto ry  detailing the 
particulars a ttending the best sale ac
complished by the writer. W riters 
located in tw enty-one states were 
represented in the contest. Frank 
Stowell is the nom de plume of a 
well-known local business man who 
has been actively identified with the 
m ercantile business ever since he was 
13 years of age—and he will be 60 his 
next birthday. In  publishing the 
sto ry  in the last issue of the H ard 
ware Age, the editor prefaced it with 
the following introduction: “Frank 
Stowell has won first prize in this 
Best Sale Story Contest w ith this very 
rem arkable story. Mr. Stowell works 
his head. He started  in the hardw are 
business as an all-around boy in a 
small store. He had sense enough to 
know that all the business of a com
m unity will not trundle up to  the best 
so rt of a store and ask to  be taken in. 
Young Stowell went out after it, and 
he got so much of it th at his employer 
went out and got him a bigger job. 
On that job Stowell made good. H is 
best sale was made on his own time 
and at his own expense. I t  proved a 
profitable vocation. Read it. I t  is 
more than worth while.”

I happen to be one of the compar
atively few men who have never 
handled anything but hardware. As 
a boy of th irteen  years I entered a 
country hardw are store a t the lowest 
rung of the ladder, which included 
running errands, sweeping and dust
ing the store, delivering the small 
packages which could not wait for the 
regular deliveryman and copying and 
filing the letters.

I very soon sized up the situation 
and came to the conclusion that two 
avenues were open to  me: I could be
come a regular clerk, simply waiting 
on custom ers when they came in, or 
I could create business for the store 
by keeping my eyes and ears open 
whenever I was sent out of the store 
and noting  any changes which would 
involve the purchase of hardware, 
even though it m eant no more than a 
barn door hinge or a scraper for the 
front porch.

Because I knew we carried these 
articles in the store, I quickly ac
quired the habit of approaching the 
workm an I saw making any im prove
m ent and suggesting th at I could 
bring him anything he needed in the 
hardware line the next time I came 
th at way, which would probably be 
within an hour. T he offer was nearly 
always accepted and it was no t long 
before I turned my attention to big
ger game.

I made the acquaintance of all the 
building contractors in the  town and 
the country roundabout and got them 
to prom ise to  let me know of any 
building operations they were figur
ing on or knew about. T his gave me 
first-hand inform ation, so before I 
was sixteen years old I was known 
for miles around as the m ost persist

ent solicitor for new business in the 
county. My custom ers were so 
pleased and flattered by the attention  
I gave them  and their o rders th a t 
m any commissions began to  come to 
me from  a distance, which I gave the 
same careful scrutiny I accorded the 
o rders of my near-by friends.

D uring this tim e I never received a 
word of thanks from my em ployer 
for the extra effort I made in his be
half. H e was not a m an given to  
verbal praise, but he gave me ample 
evidence of his appreciation of the 
ex tra  w ork I did in a m ore substan
tial m anner than any w ordy u tter- 
ence could have done. S tarting  me at 
$3 per week, he gradually advanced 
my wages to  $20 per week by the 
time I was eighteen, w ithout my ever 
saying a word to him on the subject. 
I never knew when my salary was to 
be increased. The first and only 
notice I had was the extra m oney in 
m y weekly pay envelope when it was 
handed to me by the book-keeper. 
W henever I attem pted to thank my 
employer for his generosity he 
prom ptly term inated the interview 
with the abrupt rem ark: “You’ve 
earned it. I t ’s yours. Make good use 
of it.”

One day after my employer had re
turned from the m arket city where he 
purchased m ost of his goods, he call
ed me in his office and said: “Frank, 
you are capable of earning m ore 
m oney than I can afford to  pay you. 
You are w orth $2,000 a year and ought 
to be getting  it righ t now. I told Mr., 
Simpson about you while in his office 
this week and he imm ediately said he 
would give you $1,800 per year to 
sell goods on the road for his house 
and hand you $600 additional a t the 
end of the j'ear if you do as well as 
he thinks you can, and I know you 
will. You have developed the sales
manship tra it to  a greater degree than 
I have w itnessed in any other boy, 
and if you can expand your m ethods 
so as to secure big business with the 
same degree of success you have 
achieved in w orking for me, you need 
have no fears as to the outcome. 
H ere’s your regular salary for this 
week—you can take a vacation on 
me for the rem aining three days of 
the week—and also $100 extra as a 
token of my good-will.”

I tried to thank my em ployer for 
his unexpectedly m agnanim ous trea t
ment, but he wafted me aside w ith 
the usual rem ark: “Y ou’ve earned it. 
I t ’s yours. Make good use of it.”

T hat night found me on the train 
for the city which I was destined to 
write after my name for the next 
tw enty years. I reported  to  Mr. 
Simpson, who looked me over and 
said: “ I am giving you the best te r
rito ry  we have solely on the recom 
m endation of your employer and hav
ing in mind „the Biblical injunction 
relative to the m an who is faithful in 
small things. Y our salary starts to 
day. H urry  up and get posted so as 
to  sta rt out a week from  M onday.”

I did as directed, but found myself 
in an entirely  different atm osphere. 
I did not know a soul on my entire 
territo ry . I was a stranger in a 
strange land. However, I soon rallied 
and at the end of the first m onth re

ceived an appreciative le tter from  Mr. 
Simpson, assuring me th a t m y work 
was fully up to his expectations.

Tow ard the end of the first year I 
learned that a new sta te  insane asy
lum was to  be erected in one of the 
cities in my territo ry . I happened to 
know of an architect in a d istant city 
who had made a specialty of this 
class of designing. Instead  of asking, 
my employer for a week off, I waited 
until my vacation time arrived and 
made a trip  to the office of the archi
tect on my own time and at m y own 
expense. I enlisted his in terest in the 
undertaking on the occasion of the 
first interview. He imm ediately went 
with me to  the capitol of my state 
and obtained the necessary specifica
tions, which enabled him to prepare 
a competitive set of plans and specifi
cations. I then called on the largest 
hardw are dealer in the city where the 
asylum was to be erected and offered 
to give him m y co-operation in se
curing the order for the hardw are 
which would be used in the construc
tion of the building. He was a little 
doubtful a t first, but I assured him 
that I would look after all the details 
and see to it that special prices were 
obtained from the m anufacturers and 
special designs made on many a rti
cles, which would give us an inside 
advantage when we came to  subm it 
our designs and prices to the building 
committee. I worked up every detail 
with as much care as the architect 
had done in preparing  his plans. I 
consulted with the building comm it
tee frequently, exhibiting to them  the 
prelim inary drawings sent me by the

m anufacturers whose in terest in the 
undertaking I secured by personal 
visits to  their factories.

T he result was th a t my array  of 
samples, designs and bids was so com
plete , and so attractive—so greatly  
superior to the offering made by any 
of my com petitors—th at the building 
comm ittee instructed  the architect to 
specify goods which coincided with 
my offerings. Both architect and 
building com m ittee joined in asking 
the con tractor to  give me the order 
for the complete equipm ent of hard
ware, which was prom ptly done. I 
need hardly say that the order aggre
gated over $75,000 and th at the m ar
gin of my custom er was in excess of 
$7,000. O ur own profit was a little 
less than $6,000.

W hen the contract was awarded and 
entered Mr. Simpson realized the 
am ount of work I had done to  cap
ture so profitable an order, he called 
me in his office and said: “Frank, 
you possess the salesmanship instinct 
ahead of any m an I have ever em
ployed. Y our salary will be $3,600 
this year, instead of $2,400, and next 
year your salary will be $4,500, w ith 
$1,500 ex tra  if you keep the pace you 
have started .”

I t  is needless to  say th a t I  ’’kept 
the pace” and inside of five years was 
draw ing $12,000 per year in salary and 
extras. T hen came a partnership  in
terest in the business, which enabled 
me to  accumulate a competence be
fore I was forty  years old. In  the 
larger field I captured m any m ore 
large orders, but none of them  gave 
me so much satisfaction as the order

Fresh Home-Made Bread
With Real Butter

Sounds good, doesn’t it?
Somehow th e  very m ention of fresh  hom e-m ade bread bountifully 
spread w ith rich golden b u tte r touches a  tender chord.
I t  takes us back to  childhood days, back to  the old home on the farm, 
o r  in the  v illage; back to  the tim e when we tugged a t dear old m other’s 
apron strings and “teased her alm ost to  death” for a slice of her 
wonderful bread and butter.
W e never really fo rget those occasions and i t  recalls to  our m ind 
the superiority  of good hom e-m ade bread over w hat is considered 
good B aker’s bread.
T his is particularly  noticeable when

Lily White
“The Flour the Best Cooks Use”

is employed, as L IL Y  W H IT E  is m ade particularly  fo r hom e bak
ing, and i t  produces splendid resu lts fo r every requirem ent of hom e 
use.
I t  is necessary now, m ore than  ever before, to  use gbod flour, as 25% 
of the am ount of flour is to  be used in substitutes, o r  on the basis of 
four pounds of pure w heat flour, such as L IL Y  W H IT E  F L O U R  is, 
to  one pound of substitutes.
Besides, it  is m ighty convenient to  have a flour in  the house from  
which thoroughly  delicious biscuits, rolls and pastries, as well as the 
best of bread, can be made.
These results are made possible by the  blending of various kinds of 
w heat which incorporates in  th e  flour the desirable qualities of both  
the  hard  and soft wheats.
Also bear in  m ind th a t L IL Y  W H IT E  F L O U R  is sold under the 
guarantee to  give perfect satisfaction.

Our Domestic Science Department furnishes recipes and canning charts upon request and 
will aid you to solve any other kitchen problems you may have from time to time. Public 
demonstrations are arranged. Address your letters to our Domestic Science Department.

VALLEY CITY MILLING CO.
G rand Rapids, M ich.

The above is a sample of ads. we are running in the newspapers.
Your customers are reading them —keep a good stock on hand to supply the demand.
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I secured the first year I was with the 
house.

1 do not th ink  my career is an ex
ceptional one, by any means. I t  is 
only another illustration of w hat any 
man can do if he forgets himself and 
his salary for the time being while 
keeping eyes and ears open for sug
gestion and informatio'n which will 
enable him to advance the in terests 
and increase the profits of his em
ployer.—Frank Stowell in H ardw are 
Age.

Governm ent M ore W asteful T han 
A ny Individual.

From  the United States T reasu ry ’s 
Bureau of Publicity the Daily News 
received in a single mail on Saturday 
tw enty-nine envelopes, all franked, all 
m arked “Official Business,” all bear
ing the printed warning, “ Penalty  for 
private use to avoid paym ent of post
age, $300,” and all addressed in the 
same handw riting to  “The Chicago 
Daily News Co.” The contents of all 
the envelopes were precisely alike. 
Each contained a small paper shield 
in red, white and blue bearing the in
spired legend, “Buy More Bonds.”

Buy m ore bonds for what? To pro
vide money to  win the war and se
cure the trium ph of justice and last
ing peace or to buy envelopes for the 
Bureau of Publicity of the U nited 
States T reasury  D epartm ent to waste?

Perhaps it is a small m atter that in 
this tim e of labor scarcity some one 
was employed to address tw enty-nine 
envelopes in order that tw enty-nine 
small paper shields m ight be mailed 
at the same time to the  same address 
when the whole twenty-nine m ight 
have been sent in a single envelope. 
Perhaps it is a small m atter th at over
worked mail clerks had to sort tw en
ty-nine franked missives instead of 
one and an overworked mail carrier 
had to arrange and deliver them  all 
after read 'ng  tw enty-nine addresses. 
Perhaps it is a small m atter th a t the 
Governm ent, which is harry ing  the 
p rin ting  and stationery  trades with 
restrictions on their legitim ate use of 
paper, wasted tw enty-eight envelopes 
at one time. Granted; they are small 
m atters in these g reat days. But, 
small though they be, they are typi
cal of the Governm ent’s wasteful 
m ethods and of some of its o ther 
methods.

W e m ust win the war. W e m ust 
all economize in order th at the w ar 
may be won. The Governm ent 
authorities tell us so as solemnly as 
frequently. The Governm ent is right.

Very well. To the Governm ent we 
say in reply, stop your ridiculous 
>vaste in m atters small and large by 
requiring your employes, volunteer 
and other, to  use a t all tim es a fair 
degree of common sense.—Chicago 
Daily News.

Som e In teresting  A rm y Inform ation.
An arm y corps is 185,000 men.
An infantry division is 27,152 men.
A brigade is 8,442 men.
A regim ent of infantry is 3,775 men.
A battalion is 1,026 men.
A company is 256 men.
A platoon is 60 men.
A corporal’s guard is 8 men.
A field battery  is 195 men.

A firing squad is 20 men.
A machine gun battalion has 768

men.
An engineers regim ent has 1666

men.
An ambulance company has 91

men.
A field hospital has 55 men.
A medical detachm ent has 56 men.
A m ajor general heads the field 

arm y and also each arm y corps.
A brigadier general heads each in

fantry  brigade.
A colonel heads each regim ent.
A lieutenant colonel is next in 

rank below a colonel.
A m ajor heads a battalion.
A captain heads a company.
A lieutenant heads a platoon.
A sergeant is next below a lieuten

ant.
A corporal is a squad officer.

. A rraignm ent.
You have v io la ted
AH th a t  is held m o3t sacred ,
The hom e, honor, and  law.
All th a t  is base  and  ignoble 
You have stooped to,
So low, th a t  b eas t w ere n o t lower,
B u t you, who w ere  given 
T h a t by w hich you m igh t have  been 

higher.
You have done deeds 
A g a in st justice , love, and  life.
Of such  d read  filth 
T h a t all th e  world,
E ven th e  low est—
B ut n o t so low a s  you—
Stood in unbelief.
U n til indub itab le  proofs 
P o in ted  a t  you unquestionably .
You have been cow ardly;
F o r th is  you have contem pt.
B u t vile treach ery  
A gainst th e  face 
Of open tru s tin g  frankness  
And clean  honor!
Now ou r w ra th  
Is ga th e red  up, and  b u rs t,
TO th u n d e r and  flash 
And b ea t down upon you.
A nd we w ho hold all life
In  rev e ren t sacredness
Shall h u rl it
In  te rrib le  unconcern
To conquer th a t, m ore te rrib le  still.
And we w ho have held d ea th
In  sacred  reverence
Shall fo rget to  weep,
A nd honor m a rty rs  
M ore noble, fo r th a t  d ea th  
T h a t th ey  have m et 
To save th e  glory  of life 
A gainst you 
F o r o th e r lives—
Shall fo rget to  weep 
U ntil th a t  g re a t m om ent 
W hen th ro u g h  th is  pu re  sacrifice 
Of life on life,
Of h e a r t on h ea rt,
Of hom e on hom e,
W e have s tam ped  th e  v ileness ou t 
U tte rly .

Am y Bonner.

Q uestions C orrectness of Mr. Johns’ 
Inform ation.

New York, Nov. 11—I have been 
doing some outside w ork for the past 
m onth in connection w ith war activi
ties and have but recently  returned 
to  the city to  find your kind note en
closing article by D. W . Johns. 
H ence the delay in acknowledgment.

I appreciate keenly your courtesy 
in asking me to  answ er the mistaken 
statem ents of Mr. Johns, and nothing 
would delight me more, were it not 
that every m inute of m y tim e just 
now is absorbed in the m any extra 
duties that the w ar activities demand 
and it is u tte rly  impossible to  com
m and any tim e for writing.

If Mr. Johns knew anything about 
religious conditions in Germany, he 
would know th at Germ any’s religion 
is a state  religion and th a t from  the 
Kaiser down it consists of the m ost 
extrem e form  of L utheran orthodoxy. 
He would also realize th at there are 
quite as m any English and American 
scholars am ong the higher critics as 
German. However, I m ust deny m y
self the pleasure of replying to Mr. 
Johns, sim ply because of the pressure 
of m ore im portant things a t this 
time. John H erm an Randall.

BUSINESS WANTS DEPARTMENT
A dvertisem ents Inserted  under th is  head fo r th re e  cen ts  a word th e  first 

Insertion and  tw o cen ts  a w ord fo r each  subsequen t con tinuous Insertion. 
If s e t in cap ita l le tte rs , double price. No charge  less th a n  25 cen ts. Cash 
m ust accom pany all orders.

BUSINESS CHANCES.

conducted for retail mer
chants. Profits cuaran- 
teed. Unload before the 
slump comes. Write to
day.

A. E. G REEN E SALES CO. 
Jackson, Michigan

B eau tifu l m odern hom e and  e ig h t lo ts 
ad jo in ing  C en tra l N orm al College to 
tra d e  fo r s tock  of g en eral m erchandise. 
Noel D. Gover, M t. P le a san t, Mich. 987 

A M ILL IN ER Y  STO RE fo r sale cheap; 
located  a t  M idland, M ichigan; good op
p o rtu n ity  fo r r ig h t person. A ddress 
LOUISE HARRIS, M idland, Mich. 988 

L IN E N  and  w hite  goods salesm an  w ith  
p rac tica l d ry  goods experience. B ritish  
s to re  schooling p referred . S ta te  sa la ry  
in first le tte r. Town ab o u t 30,000. C. H.
Me rth e  & Co., E lyria , Ohio.________ 986

F o r Sale—Grocery s tock  in  tow n of 
1,000. Invoicing ab o u t $4,000. Sales for 
y ea r ending  A ugust 30th, $32,000. A d
dress No. 990, care  M ichigan T radesm an .
______________________________________990

D rug S tore F o r Sale—To se ttle  an  e s 
ta te , $1,500 fo r s tock  an d  fix tu res; w orth  
25% m ore a t  J a n u a ry  invoice price; will 
sell building also, if  w an ted . Box C, 
W eidm an, M ichigan. 991

R egistered  ph a rm ac ist w ith  long experi
ence w an ts  s tead y  position. Q. A. H ynes, 
V erm ontville, M ichigan. 992

F o r Sale—Stock of general m erchandise, 
s to re  and  dwelling, tw o acres  good land 
located  c en te r fine fa rm in g  community*. 
A ddress No. 993, care  M ichigan T rad es
m a n _________________________________ 993

W ill tra d e  640 acres  fine W estern  
N o rth  D ako ta  land, equ ity  $8,000, m o rt
gage $1,700, for good m erchandise . This 
is a  snap. E . A. B arthelem y, St. Cloud,
M innesota.______ •_______________  980

Stock W an ted —H ave 225 acre  s tock  
fa rm ; level; good buildings; tim ber; n ear 
th re e  m ark e ts  in  S ou thern  M ichigan. 
W ill exchange fo r s tock  m erchandise  up 
to  $40,000. W rite  w h a t you have. Flood, 
D exter, M ichigan. 989

FO R SALE—200 ACRE GRAIN FARM, 
Southern  M ichigan; will ta k e  som e prop
e rty  in  p a r t  paym en t; easy  te rm s  on 
balance. W A LLA C E LAND CO., 1419
F o rres  avenue, St. Joseph, Mich._____968

Store F o r Sale—A t 119 M ichigan St. 
P rice  $3,500. L. M. V anH eulen, 593 
Jefferson  Ave., G rand R apids, Mich. 947 

P a y  spo t cash  fo r clo th ing  and  fu rn ish 
ing  goods stocks. L. S ilberm an, 106 E.
H ancock, D etro it.____________________936

C ash R egiste rs—W e buy, sell and  ex 
change all m akes of cash  reg is te rs . W e 
change saloon m ach ines in to  penny  key 
reg is te rs . A sk fo r inform ation . T he J. 
C- V ogt Sales Co., Saginaw , Mich. 906 

FLOUR, feed, seed, ice and  produce 
business a t  a  b a rg a in ; doing $8,000 w orth  
of business p e r m onth ; m u s t be sold by 
Jan u a ry  1; good tow n, good school and  
good country . W ildm an & T rue, C ar-
negie, O klahom a.____________________ 966

F o r Sale—Com plete b a tte ry  shop equip
m ent, office fu rn itu re  and  vulcanizing  
outfit, also a  S inger L ockstitch  tire  
sew ing m achine. C u th b ert B a tte ry  Shop, 
215 N o rth  Rose St., K alam azoo, M ichigan.

956

Wanted
Male and female help for 

Government contract w ork. 
Good wages. Steady work. 
Write for full particulars. 

Western Knitting Mills, 
Rochester, Michigan.

WiU pay  cash  for whole o r p a r t  s tocks 
of m erchand ise . Louis Levinsohn, Sagi-
naw , M ichigan.______ *___________  767

E x tra c te d  H oney—M ichigan w hite  ex
tra c te d  honey in 5 pound pails  an d  60 
pound cans. Also a  lim ited  am oun t of 
com b honey. Q uotations fu rn ished  on 
application . M. H . H u n t & Son, 610 
N orth  C edar St.. L ansing . Mich._____933
SE E  N EX T PAGE.

A dvertisem en ts received too  la te  to  run  
on th is  page a p p ea r on th e  following 
page.

_____________COLLECTIONS._____________
Collections—W e collect anyw here. Send 

for ou r "N o Collection, No C harge” offer. 
Arrow M ercantile  Service. M urray  B uild
ing, G rand R apids, Mich. 390

Watson-HigginsMlg.Co.
GRAND RAPIDS. MICH.

Merchant 
Millers

Owned by Merchants

Products sold by 
Merchants

Brand Recommended 
by Merchants

NewPerfectkmFlonr
Packed In SAXOLINPaper-lined

Cotton, Sanitary Sacks

Chocolates

Package Goods of 
Paramount Quality 

and
Artistic Design

Second-Hand Safes
We pay cash for second

hand safes. We can use 
any size of any approved 
make. ______

Grand Rapids Safe Go.
Grand Rapids

Conservative
Buyers

Patronize
Tradesman
Advertisers
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D E A T H  O F  A L B E R T  B A L L IN .
From  the inception of the w ar the 

Tradesm an m aintained th at it would 
end in m aking Germ any a republic— 
albeit the people of Germ any are not 
fit for self governm ent—and th a t the 
first president of the new republic 
would probably be A lbert Ballin. The 
death of Mr. Ballin a day or tw o ago 
is therefore a d istinct loss to  the re
organization of the Germ an people 
along decent lines. Ballin was of 
hum ble H ebrew  origin and began his 
train ing  for a comm ercial career in 
England. By his dem onstrated energy 
and skill he became the head of w hat 
was known as the C arr Line, and his 
success w ith th a t led to  the induce
m ent offered to  take him to  H am 
burg. H e was chiefly instrum ental in 
building up the largest steam ship line 
in the world, and one th a t was in
fluential in developing the  ex traor
dinary extension of the foreign trade 
of Germany.

Ballin was an undoubted genius in 
his line and got on familiar term s 
w ith the ruling power of the Empire 
which benefited so much by w hat he 
accomplished. T here  are inconsistent 
accounts of his a ttitude w ith regard 
to  the origin and conduct of the g reat 
w ar which ruined Germ any’s trade 
and its relations w ith all o ther coun
tries. T here is no doubt th a t he was 
averse to  having the conflict brought 
on, and when it failed to  achieve its 
prim ary object in a few m onths he 
was anxious for some m eans of bring
ing about peace on the best term s 
attainable. H e foresaw the ruin of 
German trade and shipping, and was 
out of favor w ith the ru ling  pow er be
cause he could not w ork w ith it for 
the  kind of conquest it was seeking. 
T here is little doubt th a t this situa- * 
tion was the cause of his breakdown 
in health  a t the age of 60. H e was 
a conspicuous victim  of the m ost 
barbarous w ar of all history.

T IM E  T O  R E P E N T  AN D A T O N E.
W hen Germ any invaded Belgium 

Aug. 4, 1914, the T radesm an stated, 
editorially, in its next issue th a t Ger
m any had started  out on a w ar of 
conquest which included Am erica as 
well as Russia, Belgium, E ngland and 
France, and th at it would be only a 
question of a few m onths when this 
purpose would be m ade clear.

For this statem ent, made a t a time 
when the daily press generally was 
intim idated by pro-Germ an sym pa
thizers so common in this country, 
the T radesm an was denounced as pro- 
English and its editor heralded 
abroad as a lunatic. As a m atter of 
fact he knew w hat he was talking 
about, because he had seen—in the 
spring  of 1911—the message Admiral 
Dewey transm itted  to  the Navy D e
partm ent from  the German adm iral 
a t Manila, boasting th a t “his m aster” 
would sta rt a war in about fifteen 
years which would “destroy France, 
annihilate Russia, cripple England 
and subjugate America.” The T rades
man had also obtained from  Germany 
copies of the six books w ritten by 
the m em bers of the German General 
Staff a t  the request of the Kaiser, 
describing the plans each had fo r
m ulated to  invade th e  U nited S ta tes. -

Because the T radesm an knew it was 
on the right track  and refused to  re
trac t its statem ents regarding the 
intentions of Germ any tow ard this 
country, certain German custom ers 
w ithdrew  their patronage and have 
not since darkened the T radesm an 's 
threshold. Now th at these gentlem en 
realize that the T radesm an was right 
and they were wrong, they  are hereby 
given fair notice th a t they can be 
reinstated in the esteem  of the 
T radesm an by adm itting  they were 
m istaken and th a t the Tradesm an was 
everlastingly right.

B O W  O U R ~ H E A D S IN  SH AM E.
The latest report received from 

political headquarters indicate that 
about 200,000 M ichigan voters cast 
their ballot for H enry  F ord  for 
U nited S tates Senator.

H enry  Ford—who said that the 
word m urderer should be em broider
ed on the breast of every soldier and 
naval sailor.

H enry  Ford—who said he would 
beach every warship and dissemble 
every gun and rifle.

H enry  Ford—who said he would 
die a ’pauper ra ther than make any 
weapons of war.

H enry  Ford—who said the  K aiser 
is a good, kindly, sensible, hum ane 
man.

H enry  Ford—who said it was a 
sin to  bestow  charity.

H enry  F ord—who said republics 
are no bette r than  m onarchies.

H enry  Ford—who boasts that he 
never goes to  church.

H enry Ford—who said he would 
pull down the flag on his factory for 
good as soon as the war was over.

As patriotism  and not politics was 
the sole issue at stake in the election 
last week, it necessarily follows that 
any man who voted for Ford  sub
scribes to  the Ford  doctrines and 
entertains the same ideas Ford  holds.

The T radesm an did not believe 
there were so many unpatriotic men 
in Michigan.

W ith  all due respect to the d istin
guished gentlem en who form ulated 
the arm istice which Germ any so re
luctantly  signed, the Tradesm an be
lieves th at the war was ended three 
m onths too soon to  make a lasting 
impression on the German people; 
th at justice demands th at Berlin, 
Potsdam , the Cologne Cathedral and 
the K rupp works should be leveled 
to  the ground, to  the end that the 
German people—if it  is proper to 
apply the word people to beasts who 
walk on two legs—m ight be im
pressed with the a tro  cious crim es they 
com m itted against civilization and 
hum anity a t the behest of the Kaiser. 
Up to this tim e no word of regret 
has come from  Germany, except 
regret over the Teutonic failure to 
succeed in establishing world domi
nation. The Germ an people still 
strenuously assert that they were 
fighting to  defend their country from 
invasion and th at they are 'v e ry  happy 
because they  succeeded in accom
plishing their purpose. T o perm it 
the w ar to  end now, before the Ger
man people are given a taste  of their 
own medicine, is the g reatest m istake 
ever made by  a nation of free men.

N O T  T O  P R O F IT  BY W R O N G .
In annals of patriarchal tim es one 

meets with accounts of how the vic
tors in w arfare wreaked vengeance 
even upon the land of the vanquished. 
T hey destroyed the crops and sowed 
the earth  with salt so th a t it m ight 
cease to be fruitful. T his was before 
the days of anything except the sim 
plest of m anufacturing industries, and 
the purpose was to  deprive the con
quered ones of the m eans of subsist
ence. T he resu lt was to  m ake a 
desert of what had been productive 
soil. W hat the Germ ans did in terri
to ry  which they overran was a dupli
cation of such action modified and 
broadened by the change in industrial 
conditions. N ot content w ith de
stroying fruit trees and uprooting 
o ther vegetation, they  dism antled fac
tories, broke up or removed m achin
ery, and rendered m ines incapable of 
operation for years to come. They 
hoped, in this way, to  m ake them 
selves secure against com petition in 
various industries after the  w ar was 
over, no m atter w hat its outcome. 
Charles S tew art Davison, on behalf 
of the Am erican Defense Society, re 
cently called atten tion  to  the injustice 
of such a result and of the need of 
guarding against it. T here  is no doubt 
th at this feature will be given due 
weight in the final peace conference, 
as Great Britain, France and Belgium 
are especially interested in it. Ger
m any will not be allowed to profit by 
her own wrong. But the exact m at
te r of how she is to  be curbed may 
profoundly affect the foreign trade

of this and o ther countries, neutral as 
well as belligerent. Still, it m ay yet 
appear that the unofficial boycott of 
all German wares by the peoples of 
different countries will prove the m ost 
potent of all the factors in preventing 
Germ any from  profiting from  her 
destruction of the industries of her 
com petitors.

N O  W O R D  FR O M  GERM ANY.
H as any one heard a w ord of reg re t 

from Germ any over the havoc she 
has w rought, the millions of lives she 
has sacrificed, the millions of cripples 
she has m aim ed for life, the millions 
of women she has raped, the m illions 
of children she has m utilated, the 
churches, cathedrals, libraries and 
universities she has destroyed, the 
works of a rt she has burned?

N ot a word. T he G erm an people 
are so absessed with the idea th at 
they are superm en and th at all the 
o ther nations of the earth  are peopled 
by men who are inferior to  the Ger
m an beasts th at even now they have 
no proper conception of the m agni
tude of their crimes. T hey think they 
have dem onstrated their superiority 
by defying the entire world and ac
com plishing their purpose by keeping 
the Allies off the sacred soil of Ger
many.

All talk  about sym pathy fo r the 
Germ ans is maudlin and enam ates 
either from  pro-G erm ans who are 
tra ito rs to America in heart and ac
tion or from  crack brained senti
m entalists who should be confined in 
an asylum.

Papyrus “Plastrons” Protect You
W ear a Paper V est and 

D efy  the C hilly  Blasts 
o f W inter.

HERE is a simple article  of ap
parel th a t shields from the  

penetrating  winds of winter.
One of these paper vests worn 

over or under the  ordinary vest 
keeps in the  n a tu ra l heat of the  
body and keeps out the  cold. “Plas
tro n s” prevent chills and protect 
against ailm ents th a t result from  
cold and exposure. They are roomy, 
sanitary, wind proof, water proof and 
tear proof.

Big Money for
Clothiers and D ruggists

Papyrus “P lastrons” were an immediate success w ith  th e  large S ta te  
s treet stores in  Chicago. W herever they have been displayed, they  have 
sold rapidly.

Autom obilists, T ruck Drivers, Farm ers, Policemen, S tree t Car Men, 
HunterB, Soldiers and Sailors—all out-of-door men will welcome the  pro
tection  of th is practical and inexpensive garment.

There are three sizes: Sm all 34-36: medium 38-40: large 42-44.
The cost to  you is 38 00 per dozen, assorted sizes. W indow cards and 

counter lite ra tu re  supplied w ith each order. Place your order for immediate 
delivery through
T h e  G rand  R apids D ry  G oods C o., H azeltine & Perk ins,

G rand  Rapids, M ich. G rand Rapids, M ich.
O r direct w ith  the  m akers

H O RN IG  & QUA
136 No. Division Ave. Grand Rapids, Michigan



“We are handling our cash and 
records by machinery”

T h e best thing we ever did was to install 
an N . C. R . System.

‘W e are now able to meet the Government’s 
requests to conserve man-power and materials.

'The cash registers in the various departments 
help our clerks wait on customers quickly. 
W e do more business— and without con
gestion at die counters.

‘T he N . C. R . system is simple and complete. 
If a mistake is made, we know whq made it.

‘The new clerks catch on quickly. They ap
preciate how the N. C. R . System protects 
them and increases their sales.

'The clerk-wrap registers make our customers 
glad to carry their own parcels, because 
there is no waiting for change.

‘I’m sold on the N . C . R . System for what 
it does to help us meet the national needs 
for conservation of man-power and materials. 
It benefits our customers, our clerks, and 
the business.”

A National Cash Register stops guesswork and losses
Fill out this coupon and mail it today.

Department No. 10707 j Please give me full particulars about an
T he National Cash Register Company, | N . C. R . System for my business.
Dayton, Ohio. |

Name_______________ i----------‘------------------- ;-------------- ;------ ,-------------------------------------

Address____________________________ _____________ _— ----- :—.—  ------------------------------- -



What We Might Do 
What We Don’t Do 

What We Do Do
A N D  W H Y

We might make matches out of cheaper wood . . But We Don 't.

We might save money by using cheaper chemicals . But We Haven’ t.

We might shut down our scientific department and cease ) _ . ,,, u,
trying to make the BEST match ever made BETTER . j But We Won f-

B E C A U S E
4« years of pre-eminence as the leading match makers of ) „ . .
the world is something to live up to, so . . i "e re Do ing It.

The safest match science can produce is none too good for ) ...
the greatest nation on Earth, and so ........................ \ Thaf 5 " h a t  We Make.

There’s no such thing as standing still if one is determined ) „ .. „
to march at the head of the procession nowadays, so .. j ■ e re 0n  The M ove-

A ny American g rocer w ho ia  progressive enough to  place duty and responsibility above 
a mere traction of a cent in  price, in  giving his custom ers the best and the  safest and the  
greatest value for the m oney w ill pin his d#a«Hni t̂  to

DIAMOND MATCHES

To Avoid Waste
In these days of con
servation avoid all bulk 
sugar waste and loss 
by using

Franklin Package Sugars

T hey save spillage,  
labor, paper bags and 
twine.

The Franklin Sugar Refining Company
PHILADELPHIA

*A Franklin Cane Sugar for every m e1

What does Mazola mean to the
live dealer?

It means a product which fits in w ith the .spirit of the times as no other 
product does.

A pure cooking and salad oil from corn which many good cooks consider 
better than olive oil or frying fats.

And—a tremendously forceful newspaper advertising campaign which is blazing 
the dealer.

Big space, big thoughts, big results.

Are you prepared to meet the demands of your trade?

CORN PRODUCTS REFINING COMPANY
17 Battery Place NEW YORK


