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If youTl sing a song as you go a long,
In thé face of the real or the fancied wrong,
In spite of the doubt if you'll fight it out,
And show a heart that is brave and stout;
If you'll laugh at the jeers and refuse the tears, 
YouTl force the ever reluctant cheers 
That the world denies when a coward cries,
To give to the man who bravely tries.
And you'll win success with a little song—
If you'll sing the song as you go a long!

If you'll sing a song as you plod along,
YouTl find that the busy, rushing throng 
Will catch the strain of the glad refrain;
That the sun will follow the blinding rain;
That the clouds will fly from the blackened sky; 
That the stars will come out by and by,
And you’ll make new friends, till hope descends 
From where the placid rainbow bends.
And all because of a little song—
If you’ll sing the song as you plod along!

If you'll sing a song as you trudge along,
You will see that singing will make you strong, 
And the heavy load and the rugged road 
And the sting of the stripe of thé tortuous goad 
Will soar with the note that you set afloat 
That the beam will change to a trifling mote; 
That the world is bad when you are sad,
And bright and beautiful when glad.
That all you need is a little song—
If you'll sing the song as you trudge along!
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Ceresota
Flour

Always Uniformly Good

Made from Spring Wheat at 
Minneapolis, Minn.

Judson Grocer Company
The Pure Foods House

Distributors
GRAND RAPIDS, MICHIGAN

Package Sugar 
Means Efficiency

Grocers who handle Franklin 
Package Sugars are enabled to 
have cleaner, neater, more attrac
tive stores because of the elimi
nation of bulk containers, spill
age and waste. They save the 
clerks’ time which can be devoted 
to window dressing and other 
store work of the kind that helps 
sell goods.

The Franklin Sugar Refining Company
PHILADELPHIA

* A Franklin Cane Sugar for every use**
G r a n u l a t e d .  D a in ty  L u m p s ,  P o w d e r e d ,  

C o n f e c t io n e r s ,  B r o w n
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The Tin Foil Cake
of

Fleischm ann’s
Y ea st

which physicians everywhere are pre
scribing for Constipation, Furunculosis, 
Acne and other diseases.

Send fo r  o u r book  “  T h e  H o lin g  P o w e r 'd  Com pressed Yeast.” 
I t  w ill interest you.

N E W  YORK 
SE A TTL E

THE FLEISCHMANN COMPANY
C IN C IN N A TI 

SAN FRANCISCO

Yearly Invoice Record
T h e contract you  enter into w hen  you  purchase fire insurance 

requires you  to  retain all invoices or keep a record o f all purchases dur
ing the current year. Merchants w h o  have small safes som etim es find it 
inconvenient to  preserve all invoices intact. T o  m eet this requirement, 
w e have devised an Invoice Record w hich  enables the merchant to  
record his purchases, as set forth in his invoices, so  as to  have a  com 
plete record in com pact form for use in effecting a settlem ent in the 
event o f a loss by fire. T h is Record is invaluable to  the merchant, 
because it enables him to  ascertain in a m om ent w hat he paid for and 
w here he purchased any article in stock. Price $2.

Tradesman Company
Grand Rapids

D E A L  1 8 1 4  M O R E P R O F IT
SNOW BOY WASHING POWDER 24s—Family Size

through the jobber—to Retail Grocers
25 boxes @  $4.85—5 boxes FREE, Net $4.04 
10 boxes @ 4.90—2 boxes FREE, Net 4.08 
5 boxes @ 4.95—1 box FREE, Net 4.12 

2inboxes @ 5.00— box FREE, Net ,4.17
F. O. B. Buffalo; Freight prepaid to your R. R. Station in lots of not less than 5 boxes.
All orders at above prices must be for immediate delivery.
This inducement is for NEW ORDERS ONLY—subject to withdrawal without notice.

Yours very truly,

Lautz Bros. & Co., Buffalo, N. Y.
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INTO  AN UNCH ARTED SEA.
T his is no time for the pessimist. 

Even the man who bought a trunkful 
or so of L iberty bonds and sees them  
selling 5 per cent, below par is not 
giving the m atter a second thought. 
He knows and we all know, th a t the 
pooled resources and the pledge and 
tried faith of over 100,000,000 of the 
most prosperous people on earth  will 
bring those bonds back where they 
belong—back to par or better.

As to business, the President has 
1 ractically said that business can work 
out its own salvation if it is unham 
pered with a lot of unnecessary laws 
and regulations.

Then, too, it is consoling to know, 
as we are told by an authority  whom 
we have learned to respect and admire, 
that the state  of trade is m erely a 
state  of mind. By the same token, 
however, it must follow that the tariff 
is a mere m ental camouflage; that the 
successful operation of a m erchant 
marine, for instance, is entirely  a 
m atter of disposition on the part of 
owners that they shall operate their 
vessels, loss or no loss.

Consider, for a moment, the value 
r f  that state of mind known as 
thoughtful neutrality. I t  cornered 
one-th 'rd  of the w orld’s gold supply 
for this country and built up our nat
ural resources to  unheard-of p ropor
tions. How deplorable, by contrast, 
m ust have been the National state  of 
mind in those depressing days before 
the war when, in 1914, the steel busi
ness was operating  to only 60 per 
cent, of its capacity, when it was 75 
per cent, cheaper to live and a couple 
of thousand per cent, harder to gain 
the m eans of livelihood!

And now the country has drifted 
into a state of mind consistent with 
the ennobling task of tu rn ing  our 
swords into plowshares. W e are en
thralled with pictures of T ennyson’s 
visions of the Federation of the 
W orld. W e behold the idealist’s 
dream  of the U nited States of Europe, 
and we are alm ost constrained to  be

lieve that the m illennium has come. 
The Secretary of Commerce tells the 
business men of this country not to 
press our economic advantages with 
England, France and Italy. W e see 
the rem arkable exhibition of 4,000 
representative business men of the 
U nited S tates gathered together in 
solemn conclave at A tlantic City to 
discuss grave problem s of reconstruc
tion, enthusiastically applauding the 
sentim ents of John D. Rockefeller, 
Jr., as he urged the adoption of p art
nership relations between capital and 
labor; while some of our great cor
porations are even quoting the Bible 
in their interpretation  of the. chasten
ed spirit of the times.

W hat is the m eaning of these 
changes in the spiritual, sociological 
and economic trend of things? I t  
means that we are confronted with 
conditions of which only a prophet of 
old could give prophecy. I t m eans 
that we are sweeping away from old 
m oorings and steering blindly into 
an uncharted sea of uncertainties. The 
g reatest business menace to-day is 
the carping critic who seeks to cap
italize the labor vote by prom ise of 
Governm ent ownership and Govern
m ent jobs—the seeker after political 
favor who would strangle the business 
goose that lays the golden egg. Look 
upon our railroad and public utility 
situation. E nterprises representing  a 
$^9,000,000,000 investm ent, which in 
large measure the Governm ent was 
compelled to take over to p rotect the 
very life of the Nation itself.

T his country has forged ahead to 
its present high comm ercial position 
through the intrepid courage, re
sourcefulness and ability of its busi
ness men, so our sphere in the new 
commercial era ahead will be deter
mined by the brains, initiative and 
rem arkable adaptability of our indus
trial leaders—leaders like those who 
took hold of steel and, notw ithstand
ing the higher wage rate in this coun
try, produced it cheaper than they 
could produce it abroad; like those 
who built up our great cement indus
try  in the face of ruinous foreign 
com petition; like those whose agricul
tural implements and tools and en
gines and m achinery are known and 
used in every quarter of the globe; 
like those who have operated 250,000 
miles of railway and, notw ithstanding 
the higher overhead cost, have sold 
fre :gbt per ton mile cheaper than in 
any o ther country; and now new lead
ers in a new field who will co-ordinate 
the efforts of our business men and 
secure through their trade associa
tions. as N ational bodies, a business
like solution of the g reat problem s 
which mean so much, both in dom es
tic and foreign fields, to  the business 
in terests of this country.

D IFFE R E N T  STANDARDS.
Few grocers, happily, have been 

hunting for loopholes through which 
to pull opportunities for profiteering. 
Such as have are not the average or 
the m ajority. But they do exist, and 
they are the fuel which adds to the 
flame of discontent and justifies even
tual reprisal in the halls of legisla
tion. The grocery association to-day 
which sees far into the future will 
bend its energies not to finding ways 
to increase profits—for the present 
at least—but to bring prices down 
ra tionally  as fast as possible and fore
stall legal acrobatics which m ight 
m eet with enough of public approba
tion to  get into respectable company 
and ultim ately swing the big stick of 
public authority.

I t  is all very well to dismiss these 
thoughts w ith self-com placent confi
dence th a t the fundam entals of past 
judgm ent will stam p their very im
practicability and prevent their p ro
gress, but any man with his eye open 
ought not to overlook the fact that 
“the dead past has buried its dead,’’ 
and standards of thought to-day are 
different from those of pre-w ar time.

Five or six years ago no one would 
have imagined any such capers being 
cut by a supposedly safe and sane 
tribunal as have been officially pro
m ulgated by such bodies as the Fed
eral T rade Commission and the Fed
eral D epartm ent of Justice. Some of 
the decisions of the Supreme Court 
have been surprising departures from 
the traditional thought of ju ris ts on 
m ercantile subjects. If they are in
dices of public spirit and polity the 
sooner they are accepted and assim 
ilated the better.

The food trades have shown ability 
to cope with National emergencies 
in a spirit of self-sacrifice wholly com
m endable and reflecting creditably on 
their wisdom and far vision. I t  would 
seem as though they are now facing 
another g reat task, viz., to  reconcile 
in some way the tenets of good m er
cantile practice with hum anity and a 
dem onstrated National crisis and to 
complete the progress gained in the 
war of rehabilitating the grocer in the 
minds of the public as a great public 
servant, and not an opportunist.

In  every o ther walk of business the 
process of re-adjustm ent and reces
sion in prices from w ar rime 
inflation is well in progress, not whol
ly because dictated by the reasserted 
law of supply and demand, but born 
of w hat m ight well be called “good 
sportsm anship in business” and good 
judgm ent. Any wise business man 
knows that stagnant m arkets born of 
a w idespread tem peram ental unwill
ingness to  buy is the w orst form of 
stagnation, and th at if even a violent 
re-adjustm ent in values for a few days 
or weeks can cure it, it is perhaps the

best and quickest way to  re-establish 
healthy conditions.

Dry goods, woolen goods, metal 
goods and many o ther staples of trade 
have adopted such a course, and it is 
natural that food products should find 
it necessary. A lready it has started 
in some of the lines m ost susceptible 
to speculative change, and will doubt
less pass down a large part of the 
grocer’s stock. He has been expect
ing it. dreading that it m ight come 
violently and seeking to  defer the day 
of reckoning. Now the time has come 
when more heroic m easures m ay be 
necessary, and it is probable that the 
same spirit of duty will prevail which 
did in the crisis of w inning the war.

TH E CANNERS’ CO NVENTIO N.
The convention of the National 

C anners’ Association in Chicago last 
week was indicative of the kind of 
activity this progressive organization 
is pursuing.

The National Canners’ Association 
has always taken the stand th at w hat
ever of criticism was levelled at the 
industry was better met in the recog
nition of its tru th  and fairness than 
in opposition and defense. From  the 
very sta rt it allied itself with every 
constructive effort of the Federal 
Pure Food authorities to improve 
canned foods, and has trem endously 
gained thereby in m aking possible far 
better canned foods than were ever 
packed before. In the co-operated 
effort, science and practical business 
have m erged and fostered genuine 
progress, the value of which is per
haps best attested  in the great part 
played by canned foods in feeding our 
arm y and navy and the unhappy peo-- 
ple of Europe. Canned foods have 
achieved an entirely new standing in 
the world as a result of the past five 
or six years.

In the work of the Food Adm inis
tration  and in the supplying of im
mense stocks of m ilitary stores, the 
industry has displayed the same co
operative spirit it did in m aking purer 
food. I t  has been fraught with no 
end of trouble, but everyone has come 
through it w iser and has a better un- 
dertanding of the pitfalls likely to be 
encountered than ever before. In 
studying the problem s of the grow er 
and the packer: the handling of the 
future problem  and in financing the 
canner in his seasonal operations, 
great pains have been registered. 
Through it all. the individual packer 
has been able to rely on the co-or
dinated effort of the whole industry 
as represented in this Association; as
sured th at w hatever it did was built 
on broad gauge ideals. Few trade as
sociations have a iwder field in which 
to work: few m ore fully appreciate 
their task and few have m et w ith 
g reater success.
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GONE TO H IS REW ARD.

John Caulfield, the Pioneer W holesale 
Grocer.

J jh n  Caulfield died a t his home in 
this city Tuesday m orning, Jan. 28.

Mr. Caulfield was a descendant of a 
respected family whose lineage in the 
N orth of Ireland comes down through 
several centuries. He was born De
cember 25, 1838, near the village of 
Hilltown, County of Down, Ireland, 
and adjacent to Rostrevor, the m ost 
charm ing seaside resort in the N orth
w est part of the United Kingdom. 
H is early education was obtained in 
the national schools of that country, 
schools then conducted under govern
m ent control. T here were annual ex
am inations by governm ent inspectors. 
A fter passing these successfully, at 
15 years of age, having continuously 
attended school from the age of 7, he 
was prepared for a private school 
kept on the estate of Lord Roden, and 
m anaged by a professor of wide repu
tation for learning and ability. Here 
his stay was short. He was ambitious 
to en ter m ercantile life and he was 
much elated when a situation was 
obtained. H is books and satchel were 
shelved and gaily he went with his 
father to the seaport of Newry, in the 
same county, and was there bound 
as an apprentice in indenture of 50 
pounds for a term  of years to  a large 
and long-established firm in the g ro
cery trade. There he learned much of 
the “El D orado” W est of the A tlan
tic, decided to come to America, and 
in November. 1857, sailed in the four- 
m asted American ship. John C. Cal
houn, landing at New York Jan . l, 
1858. He came d 'rect to Grand R ap
ids, rested a few weeks, obtained a 
tem porary position as clerk in a g ro
c e ry  store and soon made a perm anent 
eoora.crement here w 'th  the late George 
W . W aterm an, th e n  a prom inent 
wholesale and retail grocer, with 
whom he remained about five years. 
After th :s he made a trip  W est to  
Iowa, but returned and for a short 
tim e was again in the emoloy of Mr. 
W aterm an, and then in the fall of 
1864 entered into partnership  with the 
late John Clancy, in the same trade. 
About a year later Mr. Clancy re
tired from the firm, on account of his 
extensive lum bering interests, and 
Mr. Caulfield continued business alone. 
Between those two as long as Mr. 
Clancy lived there existed the w arm 
est feelings of respect and friendship. 
D uring the subsequent tw enty years 
Mr. Caulfield conducted a large busi
ness successfully, with credit unim 
paired and unshaken through all the 
financial crises, notw ithstanding the 
m any disappointm ents, difficulties and 
losses which beset m ercantile life. In 
1869 he purchased the old Collins Hall 
block, which he rechristened Em pire 
hall, corner M onroe and Erie streets, 
and in that year em barked in an ex
clusively wholesale grocery business. 
In  April, 1871, his store and goods 
were destroyed by fire. This was a 
serious setback, as the block was not 
fully paid for, but with all his losses 
on stock and building, he did not lose 
courage. W ith undaunted energy, he 
rebuilt, finished the p resen t building 
in 1872, ren ted  it  fo r  a time, then

opened again himself, and continued 
the wholesale grocery business there 
until 1886, when he retired  from  that 
trade to give his entire  a ttention  to 
his o ther interests, chiefly in real 
estate, which by this tim e had grow n 
to be of much magnitude.

In  1871 Mr. Caulfield purchased a 
large trac t of land South of the city. 
H is native shrewdness led him to  se
cure the location of the G. R. & I. 
carshops on a portion of this land and 
the rem ainder yielded ¡him a rich 
harvest. I t  is currently  reported that 
the sales of gravel alone brought into 
the Caulfield coffers a sum ten tim es 
in excess of the am ount originally 
paid for the entire tract. Mr. Caul
field was the ow ner of the Caulfield 
block on O ttaw a avenue, 100 feet 
square on the corner of E llsw orth

avenue and Island street, and pos
sessed num erous o ther real estate 
holdings which were chiefly valuable 
by reason of their location and avail
ability.

Mr. Caulfield was m arried, Feb
ruary 14, 1864, to  Miss E sther Eagan, 
of Cascade. T hey had seven children, 
all of whom are still living, as fol
lows:

Anna E., now Mrs. W m. J. Mc- 
Knight.

Geo. B. Caulfield, now engaged in 
the m erchandise brokerage business.

Marie, residing at home.
Frances, now Mrs. Joseph Kirwin.
Estelle, now Mrs. B ertrand F. Lich- 

tenberg, of Chicago.
Agnes, residing a t home.
John J., Jr., residing at home, and 

^ri&aged in the real estate business 
w ith his father.

Mr. Caulfield was a Roman Catholic 
in religion and a D em ocrat in poli
tics. He had no hobbies and to le ra t
ed no side issues. He belonged to  
no clubs or fraternities, finding the 
g reatest pleasure in the peace and 
quiet of his family circle.

Mr. Caulfield’s life was one of busi
ness, and to  that he strictly attended, 
never allowing any interference by 
alluring am bitions for official station. 
He held singularly aloof from  polit
ical strifes. He frequently rem arked 
to the w riter that he had had all the 
hustling he desired in the regular way 
of striving for m aterial success in the 
m ercantile race. As man, m erchant 
and citizen his name was a familiar 
and respected one for m ore than half 
a century.

Government Made a Goat of the Grain 
Dealer.

If I m ight be perm itted, I would 
like to express m yself regarding the 
way the wheat grow er has been used, 
as com pared to the grocery and bak
ery trade. In the first place, in the 
crops preceding the fixing of price by 
the Governm ent, the price as realized 
by the grow er was at tim es way above 
his w ildest dream s; then came the 
price as established by the Govern
m ent, not a m aximum price above 
which he couldn’t go, but a minimum 
price below which he needn’t go and 
hasn’t.

Now, of course, we all know that 
the fixing o f the price of wheat was 
prim arily  to  establish a price that 
would n o t be too high for the con
sum er to  pay  and also yield a fair 
m argin  of profit to  the grow er, and

in fixing this price the needs of not 
only this country but also the needs 
of ou r Allies had to be taken into con
sideration.

If a maximum price had been nam 
ed the grow er would have planted 
ju st as much, for he would know that 
the demand would keep the price up 
as long as the needs continued, which 
would be for this past year’s crop 
at least; and then at the end of the 
war, when the whole world will p lant 
all they can, the m arket would adjust 
itself through the old infallible chan
nel of supply and demand, and we 
would not be burdened with still an
o ther crop at fancy prices for the ben
efit of a com paratively few people.

On the o ther hand, consider the 
way the Governm ent has handed it 
to  the grocery and allied trades. The 
order for substitutes was made, and 
no group of men ever were more loyal 
to the Governm ent than the grocery 
and bakery trade. T hey accepted it 
for a war-tim e m easure and on the 
whole lived up to it w ithout protest.

The profit on the goods we handled 
was limited to a small m argin above 
cost, elim inating entirely any chance 
for speculative profit. In m ost cases 
the profit was less than the cost of 
doing business, but they accepted it 
as a necessary m easure to assist in 
w inning the war. Then on Novem
ber 4. out of a clear sky, comes a 
bolt; substitutes no longer required, 
leaving us with enough on hand to  last 
at least two m onths.

The Governm ent proposed to  buy 
these substitutes at a loss to the trade 
which we are willing to take; but they 
can only take certain substitutes, a l
though the trade has on hand all kinds 
that the Governm ent will not con
sider at all, and which m ust be sold 
for stock food a t a g reat loss.

W hy did not the Governm ent give 
us a t least sixty days to dispose of 
these substitutes before rem oving this 
substitute order? Before the trade 
recovers from th at the second bolt 
comes: a ruling that all m illing re
strictions be removed. T his not only 
left us with a lot of substitu tes to 
mourn over, but now as soon as pre
war grind of flour comes on the m ar
ket, our present stock m ust be sacri
ficed. W ho wants 100 per cent, grind 
when they can get pre-w ar grind for 
less money?

I think the time has come for the 
Governm ent to  pay some atten tion  to 
the grocer, baker and the flour m er
chant who m ust handle all the flour 
used in this country and a t least give 
him a chance to live, and at the same 
time allow the price of w heat to ad
just itself so th a t the consum er will 
not have to  pay some two to four 
dollars a barrel m ore than he should 
for flour th a t the grower, already 
overpaid for several crops, should 
have ano ther year of altogether too 
high prices. , Jam es Green.

The credit custom er who for the 
best of reasons has finally been refused 
credit is usually the  one who starts 
a campaign of slander against the 
m erchant.

T he credit system  is responsible 
for m ost of the polite lies of .which 
m erchants are guilty.

The Late John Caulfield.
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Gabby Gleanings Prom Grand Rapids.
Grand Rapids, Jan. 28—T he Bagmen 

were all set for a dancing party  Sat
urday evening, Dec 14, but along 
came “ Doc.” Slemons with his big 
stick and the demand th a t all ga ther
ings be postponed on account of the 
flu. .So Pilkington had to declare the 
party  off and go around am ong a lot 
of his friends, and some of the other 
boys’ friends, and give them  back 
their hard earned money, but the ban 
is now all off again and Saturday 
evening, Feb. 8, is set for their party. 
W alter Lypps is chairm an of this com
m ittee, and when W alter starts in to 
do som ething, he gets after every
body, so all Bagmen, all U. C. T .’s 
and all friends of the U. C. T. will find 
the doors wide open to welcome them. 
The com m ittee in charge prom ise 
you a royal good time.

Paul Leake, who w rites the finan
cial departm ent for the Michigan 
Tradesm an, has been elected Secre
tary  of the D etro it Stock Exchange— 
a w orthy honor, w orthily bestowed.

Manley Jones has been walking on 
air for a week and it looks as though 
he would have to buy larger hats 
hereafter. About ten days ago he re
ceived a perem ptory  sum m ons to a t
tend the annual m eeting of the Telfer 
Coffee Co., a t Detroit. He did as he 
was told and, on pu tting  in an ap
pearance, was handed a stock certifi
cate for a substantial am ount of stock 
in the Telfer Coffee Co. by Edw ard 
T elfer and told th at he was slated 
for a d irectorship in the company. 
M anley bears his new honors as 
gracefully as a boy w ith his first pair 
of top boots. If you want to see him 
smile all over, call him D irector 
Jones, instead of plain Manley. He 
had just started  on his seventeenth 
year with the T elfer concern.

A Swede am ong the m iners in the 
W est was noted for always striking 
pay dirt. H is fellows thought that 
there m ust be some secret to  the un
usual success of the Swede and ques

tioned him as to how he always suc
ceeded in finding the spot where the 
gold cropped out. “Veil, Aye don’t 
know ef Ay can tell any tang  ’bout 
dat,” answered Ole. “Ay only knows 
dat Ay yust keep on diggin’.”

Beyond the shadow of a doubt the 
men who do big th ings differ from 
those who don’t chiefly in the activity 
of their minds. The big doers keep 
up a continual m ental struggle—col
lecting and absorbing new facts, 
studying to  understand them, try ing  
to “put two and two tog eth e r”—until 
out of this activity they  h it upon good 
practical ideas which they  see clearly. 
No m entally lazy man ever had a real
ly good idea. You can’t get good 
ideas that way. Good ideas are born 
in brains that keep working. You 
can’t take a fat horse out of a stall 
where it has been locked up a long 
time and expect it to  win a race. 
N either can you expect a lazy brain 
to get out on the track suddenly and 
make much of a record. Both horses 
and brains thrive on exercise.

Some so rt of a bad check bill is 
certain to  pass the Legislature and 
become a law this year. H otel men 
and credit men conferred with Gov
ernor Sleeper last week regarding the 
three bad check bills now before the 
Legislature. He prom ised them  that 
he would not oppose the five-day bill 
which the hotel men will help pass. 
Tw o years ago the Governor vetoed 
a bill introduced by Senator M urtha 
which made it a crime to pass a bad 
check. T h at bill was passed at the 
request of the hotel men and they 
wanted to  play safe this session and 
see to  it that the Governor would not 
oppose the bill. He is perfectly sa tis
fied with the five-day clause which 
provides th a t the length of time m ust 
elapse before the check is considered 
a bad one.

“Toting Fair.”
W h at a different world this would 

be if every re ta iler “knew ” every o th 

er retailer in his town, and by “know
ing” I don’t mean just a speaking 
acquaintance, but an actual—personal 
—brotherly—spirit.

N ixon W aterm an a long tim e ago 
w rote a beautiful poem of which the 
following verse is a p a rt:

If I  knew  you and  you knew  me,
And bo th  of u s could clearly  see,
A nd w ith  an  inner lig h t divine 
T he m ean ing  of your h e a r t and  mine, 
I ’m su re  th a t  we w ould differ less 
And clasp  o u r han d s  in friendliness 
C u r th o u g h ts  w ould p leasan tly  agree— 
If  I  knew  you and  you knew  me.
W e charge our com petitors w ith a 

g reat m any thoughts and deeds which 
never entered their minds. W e blame 
them  for try ing  to  cut in on our trade. 
W e think that their every effort and 
scheme is devoted tow ard driving us 
out of business—w ith the result that 
we are not willing to  admit, even to 
ourselves, th at possibly there m ay be 
some redeem ing feature about them.

And yet, if we would but look at 
conditions as they really are and at 
the opportunities as they present 
them selves—there would be plenty of 
business for all of us.

This statem ent m ay seem extrava
gant to  some, but it is based upon 
actual figures obtained in hundreds of 
places:

The local retailers as a matter of 
fact are selling only from one-half to 
two-thirds of the goods which are 
being bought by the people in their 
trading territory.

So long as this is the case in prac
tically every community, haven’t we 
here the strongest possible motive to 
get together and try  our best to get 
some of th at business which is now 
going out of our town?

W hat would it be worth to you to 
be able to increase your sales from 
one-third to one-half?

W ould you not be willing to  do 
quite a bit of work to  make such a 
gain?

And especially if you could get 
th at extra business and th at ex tra  
profit, w ithout taking any trade  away 
from  your local b ro ther retailers?

But if you really w ant to get that 
ex tra  business and th a t ex tra  profit, 
you m ust do som ething to earn it, 
and the only way you will be able to 
earn it, is to  w ork “w ith” instead of 
“against,” your com petitor.

W e m ust be willing to  let him take 
his share of the ex tra  profits. W e 
m ust be willing to  do our share of the 
work which m ust be done. W e m ust 
be willing to “give and take.”

For only when we act on this prin
ciple will it be possible for us to se
cure the result each of us seeks. 
T here is only one way to  co-operate, 
and unless we follow th at way, m ost 
of the w ork and m ost of the time 
and m ost of our effort will be wasted.

So we m ust bury our prejudices and 
jealousies—for the common good— 
and this is often a hard m atter, for 
usually we think that our opinion is 
be tte r than that of ,m ost everybody 
else. But if we are in real earnest we 
will get together on common ground.

And the fine part of it is, that while 
we are co-operating, we find th at our 
com petitors are really quite decent 
fellows and th at they have some very 
excellent points about them —in fact 
we find them  to  be alm ost as good as 
we, ourselves. F rank  Stowell.

ASK YOUR JOBBER FOR

Hart Brand Canned Foods
HIGHEST QUALITY

Our products are packed at seven plants in Michigan, in the finest fruit and vegetable 
belts in the Union, grown on lands close to the various plants; packed fresh from the fields 
and orchards, under highest sanitary conditions. Flavor, Texture, Color Superior.

Quality Guaranteed

The HART BRANDS are Trade Winner? and Trade Makers
Vegetables:—Peas, Corn, Succotash, Stringless Beans, Lima Beans, Pork and Beans, Pumpkin, Red 

Kidney Beans, Spinach, Beets, Saur Kraut, Squash.
Fruits:—Cherries, Strawberries, Red Raspberries, Black Raspberries, Blackberries, Plums, Pears, Peaches.

W. R. R O A C H  & CO ., Grand Rapids, Mich.
Michigan Factories at

HART, KENT CITY, LEXINGTON, EDMORE, SCOTTVILLE, CROSWELL, NORTHPORT.
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Movements of Merchants. 
Benton H arbor—T he Putnam  Shoe 

Co. has filed a voluntary petition in 
bankruptcy. Liabilities, $9,000, with 
assets considerably less.

Alma—Mr. McKee, m anager of the 
Model Bakery, has purchased the San- 
derhoft block and will remove to  the 
new location about M arch 1.

E vart— P. Q. Smith has sold his 
grocery stock and store fixtures to 
W alter Sieth, who will continue the 
business a t the same location.

St. Louis—R obert W olf has sold his 
garage and autom obile supply stock 
to  W . H. Downs & Son, recently of 
Ithaca, who have taken possession.

Rives—The Rives Co-Operative As
sociation has been incorporated with 
an authorized capital stock of $1,009, 
of which am ount $180 has been sub
scribed.

Alma—A. W. Davis has purchased 
the Coddington store building and 
will occupy it about March 1, with 
his cigar and tobacco stock and bar
ber shop.

Ow osso—C. C. DeCan has purchas
ed the grocery stock and store fixtures 
of George Dickson, 120 South W ash
ington street, and will take immediate 
possession.

Fountain—W illiam Miller, form erly 
of Scottville, has leased a store build
ing and will occupy it with a stock of 
shoes and a shoe and harness repair 
outfit, Feb. 1.

Saugatuck—Jam es Davis, of this 
place, and B. H. Mead, of Allegan, 
have formed a copartnership and will 
engage in the dry goods business here 
about M arch 1.

Ionia—Elm er Cowan and J6hn T. 
Toutenhoofd have formed a copart
nership and purchased the shoe stock 
and store fixtures of L. P. Brock, tak 
ing possession Feb. 1.

Flint—The M ercer D rug Stores has 
been incorporated with an authorized 
capital stock of $100,000, of which 
am ount $50,000 has been subscribed, 
$10,000 paid in in cash.

St. Johns—V. H. M errihew has sold 
his grocery stock and store building 
to  Leon Budd, who will continue the 
business as a branch to his grocery 
store on McConnell street.

Pontiac—W hitfield, W alter & M ar- 
cotte has been incorporated to  con
duct a wholesale grocery business, 
with an authorized capital stock of 
$50,000, all of which has been sub
scribed and paid in in cash.

• Saginaw—The Owens W alk-O ver 
Co. has been organized to  conduct a 
wholesale and retail shoe business, 
with an authorized capital stock of 
$25,000, of which am ount $18,000 has 
been subscribed and paid in, $6,739.42 
in cash and $11,260.58 in propei ty.

Fountain—C. F. E ngfer has leased 
a larger store building than the one 
he now occupies and will remove his 
stock into it about M arch 1, adding 
lines of dry goods and notions.

M arquette—The Lepola C o-Opera
tive Co. has been organized to  con
duct a chain of co-operative general 
stores and boarding houses, with an 
authorized capital stock of $10,000.

L udington— L. W. Swan has pur
chased the stock of second-hand fur
niture and repair outfit of L. W . Swan 
& Co., which has been in the hands 
of a trustee  for the past ten months.

H udson—The Farm ers’ C o-Opera
tive Association has been incorporat
ed with an authorized capital stock of 
$4,000, of which am ount $2,500 has 
been subscribed and $1,040 paid in in 
cash.

Bay City—Chimnovitz Bros., dry 
goods dealers of Flint, are solvent, 
according to Judge T u ttle ’s decision 
in United S tates court. The concern 
contested an involuntary petition in 
bankruptcy.

D etroit—The J. J. Snyder Shoe Co. 
has been incorporated to  conduct a 
retail business, with an authorized 
capital stock of $14,000, of which 
am ount $7,000 has been subscribed 
and paid in in cash.
- Alma—A. A. & J. C. Chick, pro
prietors of the Econom y Shoe store, 
are rem odelling and decorating their 
store building, installing new plate 
glass show windows and m odern fix
tures throughout the store.

D etroit—The Automobile Electric 
Co. has been organized to repair and 
equip auto vehicles of all kinds, with 
an authorized capital stock of $6,000, 
of which am ount $3,000 has been sub
scribed and $1,000 paid in in cash.

Richm ond—W. A. Bruce, recently 
of Cass City, has purchased the W eter, 
Fanning & Co. wholesale egg busi
ness, including its brick warehouse, 
cold storage and packing p lant and 
ice houses, taking imm ediate posses
sion.

D etroit—The Parisian Co. has been 
organized to  conduct a wholesale and 
retail business in wom en’s and in
fan ts’ w earing apparel, with an au 
thorized capital stock of $150,000, all 
of which has been subscribed and paid 
in in cash.

D etro it—T he Federal E lectric Co. 
has been organized to  conduct a 
wholesale and retail electrical busi
ness, with an authorized capital stock 
of $4,000, of which am ount $2,000 has 
been subscribed, $900 paid in in cash 
and $600 in property.

Manufacturing Matters.
Ann Arbor—The Drugcraft Co. has 

increased its capital from $20,000 to 
$200,000.

D etroit—T he Spranger W ire W heel 
Co. has changed its name to  the De
tro it W ire W heel Corporation.

D etroit—T he Charles B. Bohn 
Foundry Co. has increased its capital 
stock from $300,000 to  $500,000.

D etroit—The name of the Bloom & 
Fisher Furniture Co. has been chang
ed to  the F isher Bros. Furniture  Co.

T hree Rivers—Fire com pletely de
stroyed the A. W . P o tte r g rist mill 
and grain elevator Jan. 21, causing a 
loss of about $44,000.

Kalam azoo—The W atervliet Paper 
Co. will double its capacity by adding 
another paper machine and the neces
sary auxiliary equipment.

Maple City—The G lencrest Food 
Co. has changed its name to the Alli- 
son-Bedford Co. and increased its 
capital stock from $25,000 to $100,000.

Saginaw—H erbert W . M errill, of 
M itts & M errill, who conduct a 
foundry and machine shop, died sud
denly Jan. 27, following a short illness.

D etro it—The -Hayes M achinery Co. 
has been incorporated with an au
thorized capital stock of $10,000, all 
of which has been subscribed and paid 
in in property.

D etro it—T he W olverine Truck- 
T railer Co. has been incorporated 
with an authorized capital stock of 
$1,000, all of which has been subscrib
ed and paid in in cash.

D etroit—The American P iston & 
Machine Co. has been incorporated 
with an authorized capital stock of 
$20,000, all of which has been sub
scribed and paid in in cash.

Plym outh—The L iberty  Foundry & 
M anufacturing Co. has been incor
porated with an authorized capital 
stock of $25,000, $13,000 of which has 
been subscribed and paid in in cash.

Jackson—The Allied Belt & Corset 
Co. has been incorporated with an 
authorized capital stock  of $10,000, all 
of which has been subscribed, $1,500 
paid in in cash and $1,000 in property.

D etro it—The Cornell Tool Co. has 
been incorporated w ith an authorized 
capital stock of $20,000, $15,200 of 
which has been subscribed and paid 
in, $3,000 in cash and $12,200 in prop
erty.

D etro it — The Peninsular Paper 
Tube & Box Co. has been incorporat
ed with an authorized capital stock 
of $10,000, of which am ount $5,900 
has been subscribed and $1,040 paid 
in in cash.

T raverse City — The N orthern 
Cream ery & Cold Storage Co. has 
been incorporated with an authorized 
capital stock of $50,000, all of which 
has been subscribed and $37,510 paid 
in in cash.

D etro it—T he G rant Oil & Gas Co. 
has been incorporated to refine, smelt 
and m anufacture petroleum , gas iron 
and o ther m inerals in W ayne county, 
with an authorized capital stock of 
$250,000, of which am ount $5,000 has 
been paid in in cash and $50,000 in 
property.

Jackson—T he Pern Supply Co. has 
been incorporated to  m anufacture, sell 
and install plumbing, electrical, mill 
and heating supplies and appliances, 
with an authorized capital stock of 
$30,000, of which am ount $18,700 has 
been subscribed and paid in, $200 in 
cash and  $18,500 in property.

Pontiac—The Rex T ool & Machine 
Co. has been incorporated with an 
authorized capital stock of $80,000, of 
which am ount $43,700 has been sub
scribed, $500 paid in in cash and $30,- 
500 in property.

D etroit—The Holm es T rac to r Co. 
has been incorporated to  hold patents 
and issue licenses thereunder, with 
an authorized capital stock of $25,000, 
all of which has been subscribed and 
paid in in property.

Saginaw—T he Nelson M otor T ruck 
Co. has been incorporated with an au
thorized capital stock of $500,000, 
$350,000 of which has been subscribed 
and paid in, $100,000 being in cash 
and $250,000 in property.

D etro it—T he Gem M anufacturing 
Co. has been incorporated to m anu
facture and sell m etal and o ther prod
ucts, with an authorized capital stock 
of $1,000, all of which has been sub
scribed and paid in in cash.

Mayville—Joseph F. C artw right, of 
T. F. C artw right & Sons, dealers in 
general m erchandise and m anufactur
ers of cheese and butter, died a t his 
home Jan. 23. H is sons, E dgar D. 
and Lloyd A., will continue the busi
ness.

Bay City—Louis W . Hine, Vice- 
President of the Bay City M anufac
tu ring  Co., and prom inently  connect
ed with m any o ther business con
cerns of the city, died at his home 
Jan. 26, of pneumonia, follownig an 
attack  of influenza.

D etroit—The H agen M etal P rod
ucts Co. has been organized to  m anu
facture and sell m etal and wooden 
parts and accessories for m otor driv
en vehicles, with an authorized capital 
stock of $20,000, all of which has been 
subscribed and $18,500 paid in, $13,500 
being in cash and $5,000 in property.

M uskegon—T he Brunswick-Balke- 
Collender Co. will erect an addition 
to its plant to  cost $200,000, to  be 
used in the  production of rubber 
goods m anufactured from left-over 
m aterials in tire-m aking. This new 
departm ent of the com pany’s business 
will necessitate the em ploym ent of 
about 500 more men.

Ionia—The B arre tt Cigar Co., 
which was organized in 1901 as the 
B arrett & Scully Co., and which in 
1915 was taken over by W illiam  H. 
B arrett, decided a few days ago to 
close its plant and dispose of its prop
erty. D uring the last two years the 
difficulty in obtaining raw m aterial, 
the increased prices of m aterial and 
the unwillingness of the public to  pay 
higher prices for cigars have gradu
ally resulted in m aking business al- 
mOiSt impossible fo r the  concern.

Has Not Left Detroit.
The M urphy Chair Co. w rites the 

T radesm an th at the report that it has 
r'emoved its m anufacturing depart
m ent from  D etro it to Owensboro, 
Ky., is untrue.

The T radesm an gladly gives place 
to this correction.

T he K ent City Produce Co. has put 
in a new hardw are stock. The stock 
was furnished by the Michigan H ard 
ware Co.

A woman likes to have people say 
that she is young-looking and is a 
m em ber of an old family.
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The Grocery M arket.
Sugar—The demand is im proving at 

the 8.90c bas.s and for some time to 
come jobbers will look with favor on 
beets at the 10 point differential; this 
at least until cane sugars are abso
lutely demanded for m anufacturing 
and domestic canning trade. P rac
tically all of the M ichigan-Ohio-In- 
diana factories are now selling on 
open account to those on their ap
proved credit lists. Slicing has been 
completed at all but two factories 
and before another week is over the 
conclusion of operations will be com
plete.

T ea—A more cheerful note is ap
parent in the talk of brokers on tea 
m arket conditions. A num ber of them 
are of the opinion that the demand 
is beginning to show indications of 
getting  back to norm al, and one or 
two are of the belief th at the m arket 
is on the eve of a period of activity 
such as m ight reasonably be expected 
with the approach of the spring sea
son. Nowhere am ong buyers does 
there appear to exist a desire to an
ticipate requirem ents, but the fre
quency with which orders are repeat
ed indicates that stocks in the hands 
of distributers generally are low. On 
the part o f  holders a feeling of con
fidence is expressed and no disposi
tion is shown to shade prices.

Coffee—The m arket shows no par
ticular change from last week, but if 
there is anything in prophesy, the man 
who will speculate on the theory that 
the coffee m arket is certain to be 
lower in a few m onths, will make a 
lot of money. Brazil has been hold
ing up her prices on the expectation 
of an enorm ous demand for her cof
fees from  Europe. I t is developing 
m ore clearly every day th at Europe 
has no m oney to  buy coffee or any
thing else. The chance is Brazil will 
have to  unload pre tty  soon and as 
soon as she realizes th at she must, 
prices will be alm ost certain to come 
down. Mild coffees are very much 
higher than a year ago, although the 
supply is greater. T hey are m ain
tained on the present high basis sole
ly out of sym pathy for Rio and San
tos.

Canned F ru its—Large export or
ders for California apricots, peaches 
and pears are still com ing freely from 
neutral European countries. Some 
difficulty is experienced in filling such 
orders, particularly  those calling for 
pears, and consequently the tendency 
is tow ard a fu rther advance in prices. 
In the balance of the list trade is only 
fair at best and there have been no 
developm ents of any moment.

Canned V egetables—T he m arket is 
extrem ely dull and inclined to be

easy. The report show ing an un
expectedly small pack of tom atoes has 
not stiffened the m arket and tom a
toes can be gotten  as low as $1.70@ 
1.75 in a large way. T om atoes would 
appear to be statistically  firm, but the 
fact rem ains th at they are not firm 
at the p resent time. Corn and peas 
show no change. Packers’ stocks are, 
apparently  p re tty  well cleaned up.

Canned Fish — The outstanding 
feature of this m arket is the large 
export demand for salmon, the move
ment, however, being confined mainly 
to pink, the only grade of which the 
supply is large enough to perm it of 
sales of any considerable amount. 
Am ong the transactions closed within 
the past few days was a sale of some 
100,000 cases of pink tails, packed 
under a black and white label, for 
shipm ent from  Seattle to Europe.

Dried Fru its—In  the dried fruit de
partm ent the only comm odity that is 
obtainable on a scale that adm its of 
anything m ore than jobbing transac
tions is apricots. T here is a steady 
home demand for this fruit, but by 
far the largest m ovem ent is on ex
po rt orders, the demand for neutral 
European countries seeming to  be in
satiable. I t  is not a question of price 
w ith foreign buyers, w ho are said to  
be freely paying the top of the m arket 
for such goods as they desire and can 
procure. N otw ithstanding the high 
prices demanded for prunes, a ready 
m arket is offered for anything that 
becomes available, and such lots as 
are from  time to tim e released from  
Governm ent contract are imm ediate
ly snapped up on the seller’s terms. 
A sale of 30-40s was made by one 
holder on Saturday a t 19c, tak ing all 
th a t he had in th at size. V ery little 
is offered for shipm ent from  ‘the 
Coast, but a sale of one car of 50@60s 
was reported  a t a very full price. 
T hree o ther cars were offered from  
the same quarter, but the assortm ent 
consisted chiefly of 70s, 80s and 90s, 
which were not desired. C urrants are 
unchanged. T he Cairnvalona is ex
pected to arrive here about February 
1, but is said to  be bringing only fifty 
tons. A nother steam er is reported to  
have left Piraeus, but it is not known 
w hether she has any cu rran ts in her 
cargo.

Rice—Jobbers and dealers general
ly are now carry ing fair stocks and a 
general assortm ent, although they 
could use m ore fancy if it were p ro 
curable. New business coming to 
first hands is m oderate in extent, but 
as the mills are offering little and 
prices in the South are m aintained on 
the Governm ent basis, the tone here 
is firm.

Cheese—T he m arket is steady, with

quotations ranging about the same as 
last week. T here is a fair supply of 
cheese on hand a t this time which 
seems ample for the  present consum p
tion. T he receipts of fresh-made 
cheese are norm al for this time of 
year and we do not look for any ma
terial change in the immediate future.

Beans—The m arket has slumped 
about $2 per 100 lbs. Large handlers 
now pay $6@6.50 per 100 lbs., as com
pared with $8.50 a m onth ago, and 
offer beans in carlo ts at $7@7.25. 
T here appears to be no demand at 
all. R eports of the Governm ent food 
officials disclose the fact that there 
was 154 per cent, more beans in w are
houses and in the hands of wholesale 
grocers Jan. 1 of this year than  there 
was Jan. 1, 1918.

Broom s— Prices should remain sta
tionary  until the 1919 crop of corn is 
sufficiently advanced that it m ay influ
ence the m arket either for higher or 
lower prices on broom s, depending 
on the quality and quantity of the 
crop. I t  is true right at this time 
the broom  corn m arket is a little soft 
on the junk  and common grades of 
corn, but parlor to  choice corn is 
scarce and high in price. Brooms 
made from  the damaged corn which 
has absorbed the rains and snows of 
w inter will be offered a t seemingly 
attractive prices. F o r dependable 
broom s guaranteed to  satisfy there 
are no grounds at this time to base 
a reduction in prices except sentim ent 
or knowingly accepting a loss. The 
broom  m anufacturer is looking for
ward to  the time when changed con
ditions will perm it him to lower 
prices, but this is not anticipated be
fore m id-sum m er or about Aug. l. 
The price for labor, m aterials and 
transporta iton  ra tes rem ain unchang
ed offering little encouragem ent to 
the m anufacturer tow ard lower prices.

Provisions—T he m arket on pure 
lard is steady, show ing a further de
cline of about lc  per pound, local 
packers accum ulating some stock and 
willing to m eet buyers’ demands. W e 
do not look for any great change in 
this comm odity until the consum ption 
improves. The m arket on lard sub
stitu te is steady, with quotations un
changed. T here is an active demand 
for this commodity and a fair supply 
on hand a t this time. The m arket on 
smoked m eats is som ewhat easier, 
due to advices of heavier receipts of 
live-stock and a slight falling off in 
consum ption. W e look for continued 
low prices on smoked m eats at this 
time and any change in the m arket 
will probably be for slightly lower 
quotations. T he m arket on barreled 
pork is firm and unchanged, with quo
tations the same as previous quota
tions. T here is a fair supply and a 
m oderate demand. T he m arket on 
dried beef is steady, w ith quotations 
unchanged. T here is a m oderate sup
ply and a fair demand. The m arket 
on, canned m eats is som ewhat easier, 
with quotations slightly lower than 
previous quotations. T here  is a fair 
stock on hand and a fair demand.

Salt F ish—T he m arket for Irish  
m ackerel is tak ing  a slow slump, due 
to  lack of demand and the general 
feeling on the p a rt of buyers that 
prices ought to  be lower. No. 3 Irish

Mackerel have been selling as high 
as $38 a barrel, in a large way, but at 
the present w riting the quotation is 
$31. W hether prices will go any low
er is a question. The chance is they  
will, as holders only have about three 
m onths to clean up all the available 
stock before the new catch, which 
will certainly be on a much lower 
basis. Cod, hake and haddock are 
unchanged, on the recently reported 
high basis, due to a good export de
mand.

Change at the Mills Paper Co.
Sol. Hufford, who has been identi

fied with the C. W . Mills Paper Co. 
for the past fifteen years, and actively 
identified with the m anagem ent for 
the past ten years, has sold his stock 
holding in the corporation to  his as
sociates, who have made a shift in 
the offices as follows:

President—H. R. Gezon.
V ice-President—Benj. Gezon.
Secretary—Glenn Cederlund.
T reasurer—Jacob Temple.
These gentlem en and Sidney and 

Will-'am Zylstra comprise the board 
of directors.

H. R. Gezon assum es the duties of 
M anager of the business, which office 
was form erly held by Mr. Hufford.

Mr. Hufford leaves next week for 
an extended trip  to the Pacific Coast 
and will visit all the cities between 
Los Angeles and Vancouver. He will 
be accompanied by his wife. Sol. has 
been a faithful w orker for many years 
and richly m erits a long respite from 
business cares and responsibilities.

W . R. Roach & Co. are now con
veniently located at 505-508 M urray 
building, where the general offices 
and accounting departm ent will be 
located hereafter. T he business was 
established by Mr. Roach at H a rt in 
1893. The company now conducts can
ning plants a t H art, Scottville, K ent 
City, Edmore, Croswell, Lexington 
and W arrensburg , 111. I t  also con
ducts a seed establishm ent a t N orth- 
port, where nearly all of the seed sup
plied the patrons of the corporation 
are grown. I t  will require 26,000 
bushels of seed peas alone for the sea
son of 1919. The new offices ate  un
der the direct personal m anagem ent 
of Mr. Roach and his long-tim e as
sistant, Benj. N ott, who occupies the 
position of T reasu rer and General 
M anager.

The Loose-W iles Biscuit Co. has 
opened the fourteenth branch con
ducted under the auspices of the Chi
cago branch a t 109 P resco tt street, 
Grand Rapids. The company has an 
ideal location, with a sidetrack on the 
E ast side and a wagon track  on the 
W est side. Jam es M. Dick, form erly 
m anager of the Aurora, 111., branch, 
will have charge of the new station, 
which will be represented by six sales
men—three in the city and three on 
the road, covering nearby towns.

Few of us have the courage of our 
convictions. W e allow others to 
sm other them  the m om ent they be
come known if they  become kno,wn 
at all.

Pull doesn’t count nearly as mqch
as climb.

mailto:6@6.50
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T H E  M ENACE OF T H E  HOUR.

Too Much Preaching and Too Little 
Practice.

If there is one predom inant result 
of the war it is th at of unity; unity of 
the Allied command, the coalition of 
dem ocracy against autocracy, of the 
freedom of people, all point to the 
im portance of the relation between 
the individual and his fellows, be
tween organizations, between com 
munities, and above all, between na
tions. The translation of that thought 
into term s of peace m eans som ething 
m ore than the hackneyed term  “co
operation,” som ething broader than 
team-work.

In order to  give the best service to 
others we should improve ourselves. 
In  our conventions, in local meetings, 
in association literature, in the trade 
press and even in business corres
pondence and our daily intercourse 
we have preached, but have we prac
ticed? W e condemn trade abuses and 
complain of the infraction of rules by 
others, but do we practice unity and 
stand together to do ourselves what 
we tell o thers to do? W e talk term s, 
discount, cost accounting, return 
goods, turn-overs and deliveries, but 
we m ust reform  ourselves before we 
can reform  others.

W e have professed to  be an indis- 
pensible, and even the m ost econom 
ical, link in the chain of food distribu
tion. As an interm ediate unit the 
strength  of th at link is precisely that 
of its connection with the adjoining 
links. H ave we improved as far as 
possible our relations with the m anu
facturers and packers?

In  regard to the o ther link in the 
chain of distribution, namely, the re
tailer, so much has been w ritten and 
said th at we should blush and the 
retailer should resent it, if we said any 
m ore w ithout doing much more. W e 
have spent time, m oney and energy 
in various forms of propaganda to 
educate the retailer, and it seems to 
me high time we should undertake 
practical dem onstrations ra ther than 
supercilious lectures as from a super
ior.

W e have advocated the  cash and 
carry plan as the re ta iler’s m eans of 
defense against the chain store com
petition and the plan has had an ex
cellent experim ental test during the 
war. W ould it not be w orth while as 
a dem onstration to take over the m an
agem ent for a period of a given retail 
store to  dem onstrate what we have so 
often proclaimed, the value of person
ality, the advantages of service, of 
cleanliness, of attractiveness and of 
the m ost efficient business methods. 
I f  the retailer in difficulties were 
Shown such an example it would be 
far m ore effective than any am ount 
of precept.

W ith  these suggestions as a basis 
fo r deeds ra ther than words, let me 
ask you to  look backward for a m o
m ent and then to  look  forw ard and 
keep on looking forward. In  the re 
trospect, does there occur to  your 
m inds a striking analogy between the 
h istory  of the Am erican people and 
th a t o f the wholesale grocery trade?

T urn  to  the criticism of the whole
sale grocers before the war. By press

and politicians and economic vision
aries we were accused of being com 
m ercial parasites, superfluous m iddle
men and profiteers, battening on the 
poor. The wildest accusation was 
that we were superfluous and should 
be eliminated. W hat is the tru th  as 
the war has shown it? O ur advocacy 
of food control in the period of in
credulity has shown the sturdiness of 
our self-reliant life. W ith  certainly 
no predisposition in our favor, the 
Governm ent has recognized us as es
sential distributers. W e have cheer
fully, in the name of patriotism , sac
rificed profits and, instead of being 
suggested for elim ination because of 
being superfluous, we have the tes
tim ony of Mr. H oover himself that 
the great success of the Food Adm in
istration could not have been achiev
ed except as it was based upon our 
co-operation.

For the immediate future the first 
question for our concern is, W hat of 
the Food Adm inistration?

Im m ediately afte r the signing of the 
armistice, men worried that the Food 
Adm inistration would cease opera
tion at once and th at the transition 
from being under Governm ent regula
tion to  the free play of economic laws 
would be so sudden as to be a dis
aster. If some regulations were re
scinded abruptly  the removal of re
strictions in general is being made 
gradually, so th at th at w orry was un
necessary.

T o base any reasonable prognosti
cation of the future on the events of 
the past, rem em ber the period of in
credulity during the discussion of any 
Governm ental control of food. W e 
were told that the American people 
would never to lerate such interference 
with their individual liberty and, even 
if they did, th at the results would be 
hopeless confusion, because such a 
task was too gigantic and infinitely 
ramified. The answer is, the plan was 
laid and the work carried out and the 
American people supported it on a 
voluntary basis as compared with the 
com pulsory system  of o ther nations.

W hat are we going to do about 
these things? Instead  of inquisitorial 
local legislation and complexities of 
conflict between one State and an
o ther and in addition all the states in 
conflict with the Federal Government, 
is it not b e tte r for the community 
and, therefore, for the trade, to  have 
centralized Federal direction and ad
vice to  correct abuses, to  prom ote ef
ficiency and to  curb unfair com peti
tion; provided such Federal super
vision is conducted by and with the 
consent of men in the business? If 
this is a fair assum ption, w hat are 
we going to  do about it? Are we 
going to  wait until the fact is accom 
plished and then complain, or are we 
going to  seek to guide events by our 
help? A t least can we not use Mi. 
H oover’s g reat example and urWe 
upon legislators to  confer with m tin 
in the business before, instead of 
after, enacting food legislation?

A nother phase of the future which 
demands our best forethought is the 
competition in kind and force which 
we shall face. W e shall have with 
us our old friends, the  chain stores, 
keener than ever, and in addition we

shall be brought in closer conflict with 
the inroads into the grocery business 
made by the great aggregation of cap
ital comm only called the “meat pack
ers.” W hat if these combine? This 
competition will require self-discipline 
and im provem ent and a higher de
velopm ent of efficiency than we have 
ever known before.

W e have had a W ar Committee, 
which has made an honorable record. 
Is it not appropriate  th at we should 
have a reconstruction com m ittee or 
efficiency committee, or what you 
will, to ga ther the best thoughts of 
us all to concentrate into definite 
m ethods of procedure and concrete 
rules, which, to be effective, m ust be 
adhered to  by us all?

A prevalent question which has 
been put to  me often by non-m em bers 
is, “W hat good is your association?” 
T he answ er is, “ I t  is ju st exactly as 
good as you make it.” As a voluntary 
organization it is not a th ing  apart; 
it is an instrum ent in your hands. The 
record of the past w arrants the asser
tion th a t by use you will develop your 
association to its utm ost capacity.

The last thought I will ask you to 
hold in connection with the recon
struction period is to develop an an ti
dote to  tim idity. F o r the past few 
m onths from all the g reat leaders of 
industry, w ithout exception, we have 
heard the note of optimism. The 
greatest exponent of individual wealth 
on earth  has announced an industrial 
creed which is little less than astound
ing in its breadth  of vision, in its 
relation to the necessity for social re
adjustm ent, but, above all, in its hope
fulness. W hen we hang back it shows 
th at there is a fear of danger, which 
is as dangerous as the danger itself.

H ugh M. Foster.

Late N ew s From the Saginaw Valley.
Saginaw, Jan. 28—Glen E dgett, 

chief prescription clerk a t the Ban
croft D rug Co., Saginaw, has been 
confined to  his home, 1318 Tuscola 
avenue, with inflammation of the eyes. 
Mr. E dgett is one of the m ost popular 
young pharm acists in the  city and his 
many friends will be glad to  see him 
back to  the store.

A. M eredith, grocer a t Caro, spent 
last week a t the bedside of his aged 
father, near Deckers. Mr. M eredith 
has the best wishes of the boys on 
the road, who hope his father will be 
restored  to  health again.

Ray Grimley, hardw are m erchant at 
St. Charles, recently bought the brick 
building now occupied by R. Bellen- 
baum & Co. He expects to move his 
hardw are stock into it soon. Mr. Bel- 
lenbaum has not as yet secured a new 
location. How ever, he has several 
store room s in view.

An old saying goes like th is: “A 
m echanic is born, not made.” I do 
not know w hether this applies to  hotel 
m anagem ent o r  not, but one th ing  
certain, Geo. Gidley, of the M ontague 
Hotel, a t Caro, w hether born or not 
to  do such work, has proven th a t a 
good hotel can be kept good and run 
decently w ithout the aid of a bar. 
Mr. Gidley is to be highly ' compli
m ented for the service he is giving 
the boys. Certainly, there is not an
o ther hotel in the State of Michigan 
the equal of the M ontague in a town 
the size of Caro; in fact, it would be 
a credit to  m any of our larger cities. 
You are made to feel at home the 
m inute you en ter the large, well-kept 
lobby and George is always on hand 
with th a t w arm ing welcome th a t the 
tired and worn out trave ler enjoys at 
the end of a day’s journey. H e is 
ably assisted by his clerk, H orace 
Brigham. M any of the boys go out 
of their way in order to  stop a t the 
M ontague and enjoy the hospitality 
of its genial proprietor.

Some folks claim a salesm an is a 
man who can sell the o ther m an th at 
which he does not want. I differ. I 
claim the salesm an who proves a  suc
cess is the man who first sells himself 
to  his custom er. And of this class

I
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What Does Good Bread 
Mean To You?

If you are a dealer it means that if you push the 
sale of such a bread as ours, you will not only be 
creating a substantial profit for yourself “but our 
bread will bring to your store trade that you want 
and appreciate.
There is a great difference in breads. There can 
be none better or more satisfactory to the house
wife than our

CREAM-NUT
BREAD

We make a particular effort to satisfy our shipping 
customers, and we know we can satisfy you and 
help you build up a satisfactory bread business.
Call upon us when you are in Grand Rapids and 
we will be pleased to show you the finest bakery 
in the State. Let us hear from you.

SCHULZE BAKING CO.
Dealers Like to Sell It Oonsumera Uke to Buy It
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Saginaw is surely blessed. Only a 
few weeks ago—to be exact, during 
the holidays—one of our Saginawians 
got up enough nerve to  venture to the 
Keystone sta te  and there to perform  
one of his g reatest feats in salesm an
ship. I t  took nerve and he possesses 
it; in fact, I am led to believe he is 
possessed of some hypnotic power, 
for it was on this trip  he completely 
sold him self to  Miss Lila Clark, of 
Scranton, Pa. The salesman is W. J. 
Boland, who travels for W ilson & 
Co., of this city, wholesale m eat deal
ers and packers. Mr. Boland is one 
of Saginaw’s popular grip luggers, 
covering th e Thum b territo ry , and 
his m any friends and custom ers all 
join in w ishing him and his the best 
in the world. They will soon be at 
home to their friends, however, at 
this w riting  they  have been unable to 
secure a suitable place.

Stew art C. Sanderson, junior m em 
ber of the firm of A. T. Sanderson & 
Son, who conduct a complete furnish
ing store in St. Charles, is in St. 
M ary’s hospital, Saginaw, recovering 
from an operation for appendicitis. 
At this w riting he is doing nicely and 
■t is hoped he will soon be about. 
Good weather, combined with the 
Scotch blood in his veins, is bound to  
get him back on his feet.

One of the problem s of peace is to 
make life in W ashington w orth the 
price they  charge for it.

Dan. Lazelle, Sr., m em ber of the 
firm of Lazelle & Son, grocers at 
Caro, was confined to |iis hom e m ost 
of last week with an injured knee. 
His son, Randall, is in charge of af
fairs in his fa ther’s absence.

B ancroft hash made the H otel Ban
croft famous. Lemon pies will make 
th e Home H otel, a t Chesaning, fa
mous if they keep up the quality. No 
hotel deserves more credit than the 
Home, which is run by John Ebon- 
hoh, Sr. Since M ichigan went dry 
the above city has needed hotel accom 
m odations, as the p roprietor of the 
Central H otel has lost all interest, it

seems, in the hotel business. Be
cause the State was put in the dry 
column, the traveling boys have been 
made to  suffer, but, thanks to  Mr. and 
Mrs. Ebonhoh, who are catering  to 
the boys and are to be commended 
for service given a t the prices charg
ed, which are very reasonable. A long 
pastry  lines Mrs. Ebonhoh certainly 
cannot be beaten. Boys, when in 
Chesaning, patronize the Hom e H o
tel.

Samuel Philips, general merchant, 
is rem odeling and redecorating his 
store at Lennon. Mr. Philips has 
been in business a long tim e and en
joys a fine business and the good will 
of the citizens of Lennon.

Miss Mabel Foley, cashier for the 
D. A. B entley Co., Saginaw, is back 
a t her desk after spending a two 
weeks’ vacation with friends in Mil
waukee.

They say eggs are selling for 6 
cents per dozen in China, but few 
people care for china eggs as a steady 
diet.

John Folsom , purchasing agent for 
the Columbiaville M ercantile Co., is 
in Canada, attend ing  the funeral of 
an uncle.

Carl Lockwood, Jr., m em ber of the 
firm of S. A. Lockwood & Co., L a
peer, general m erchants, has been 
confined to  his home the past week, 
being on the sick list. W hile not in 
the pink of condition, he was back to 
his post of duty Monday.

The H otel Elaine, a t Lapeer, is now 
on the Am erican plan. L ast A ugust 
J. F. Miles, proprietor, in order to  do 
his bit, turned the hotel to the E urop
ean plan in order to  lessen the w ork 
of Mrs. Miles, and entered upon Gov
ernm ent work. Mr. Miles has re
turned and on Jan. 6 w ent back to  the 
old and popular plan, American. Mr. 
Miles is to be commended for this 
act and, w ithout a doubt, he will be 
well patronized by the boys who like 
a good square.

R obert J. Moffit, m anager of Sy- 
mons-Moffit Co., of Flint, is still con

fined to  his home and will be for 
probably two weeks yet. H e is con
valescing from a bad spell of influen
za. In  his absence his work is m ost 
ably looked after by M urray Donald, 
assistant buyer. Mr. M urray is a 
young fellow who deserves much 
credit for his advancem ent. His stick- 
toitiveness and splendid personality 
have placed him where he is. Getting 
his s ta rt only a few years ago in the 
shipping departm ent of w hat was 
then known as Moffit & Sons. Murray 
has a host of friends am ong the trav 
eling fratern ity  who are m ighty glad 
to see him “get there.”

L. M. Steward.

Welfare W ork Among Children at 
Dayton.

Dayton, Ohio, Jan. 28—One of the 
most interesting features of the wel
fare work carried on by the National 
Cash R egister Co., of Dayton, is 
am ong the children of the city. The 
way so-called bad boys of Dayton 
were converted to good citizenship by 
the N. C. R. is a classic in com m unity 
welfare work which has been told all 
over the world.

John H. Patterson, President of the 
N. C. R. Co., long ago realized th at 
it was necessary to  have a firm foun
dation for any perm anent good. As 
the boy is said to be the father of 
the man, so the efforts of this great 
organization were directed tow ard the 
youngsters of the community, as well 
as tow ard their elders, in a campaign 
for good citizenship.

The boys and girls of Dayton are 
being instructed in the things that are 
w orth while. Boys’ gardens, g irls’ 
gardens, comm unity playgrounds and 
the Boys’ Box Furniture Co. are but 
a few of the steps.

One of the m ost effective m ethods 
of im planting in the minds of the 
young the seeds of self-knowledge 
and future good citizenship has been 
found through the medium of en ter
tainm ents which are both educational

and interesting. These entertain
m ents are held each Saturday m orning 
in the N. C. R. school house and at 
the N. C. R. City Club.

All the boys and girls in Dayton 
are invited to come to these meetings, 
which are free to everybody. The 
program m e usually sta rts  with the 
singing of illustrated, patriotic songs 
by the boys and girls. Then the com
pany physician, Dr. F. G. Barr, gives 
a short talk on health. This is pre
sented in such a way th at the chil
dren will understand and appreciate 
it. Stereopticon views help bring 
home forceful points. A t times other 
speakers talk to  the youngsters on 
m atters of common good, such as will 
benefit and a t the same time interest 
them.

A fter this, educational and comic 
movies are shown. The doings of 
the screen funnies make the children 
trem endously happy. I t  is a treat to 
see those beam ing little  faces and 
hear their joyous laughter. Follow
ing the pictures is the chief event of 
the m orning (to  the kiddies), when 
refreshm ents are served to the hun
dred of little guests. The attendance 
at the two m eetings is usually about
1,000. The time of the m eetings is 
arranged so th a t one speaker can talk 
to both audiences the same morning. 
The m eetings last about two hours. 
It should hardly be necessary to say 
that these m eetings are very popular 
with the boys and girls, as well as 
their parents. T he children receive 
the right kind of knowledge, p resen t
ed in an attractive manner. The com 
m unity gains valuable citizens and 
g reater force for righ t and justice. 
Not only does Mr. Patterson gain 
happiness because of the good he 
does, but the N. C. R. Co. has found 
that it actually pays in dollars and 
cents to  have good governm ent and 
a happy community. Satisfied w ork
ers, with a genuine feeling of 
pride and interest, have contributed 
much to  the success and grow th of 
this g reat organization.

Higher Priced Coffee 
Should Not Worry Progressive Merchants

We do not believe there will be any further advance and, more than that, we know the prices are not 
up to stay, and believe it will not be many months before a reduction will take place.

Do not encourage the buying of lower grades on account of price. Your customers who have been 
buying quality should be encouraged to continue the same brand, for you run a risk as well as we, if they 
try a lower grade. Lower grade coffee consumers are less permanent as customers. You will find it 
easier to get your price than you think, but you will find it harder to get your customer back if you 
try to satisfy him with cheap coffee.

Quaker Coffee is probably your best seller, and people want a coffee that they know and have used. 
We suggest that dealers do not carry large stocks of new brands or lower grades, thinking that the trade 
will be dissatisfied w ith  the price and will be hunting for a lower grade.

W o r d e n  (G r o c e r  C o m p a n y

GRAND RAPIDS—KALAMAZOO
TH E PROMPT SHIPPERS
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T H E  DETER M ININ G  FACTOR.
As the glam our of victory fades and 

the exaltation of feeling that goes 
with high emprise begins to subside, 
the comm onplaces and every-day 
needs come to the fore. T his is the 
condition which business in general 
is facing at the present. I t  is the p ro
saic th at m ust be met—the cost of 
living which is typified by the loaf of 
bread. This is the determ ining factor 
in the purchasing power and buying 
inclination of the masses, upon which 
the whole business structure is reared. 
Behind the loaf of bread is the un
ground wheat, with a valuation fixed 
on it by the Governm ent until the 
crop of 1920 is available of about one 
dollar a bushel in excess of its price 
in the world m arkets. The valuation 
fixes the price of the byproducts of 
the wheat, which are used for cattle 
feed, and in this way the cost of 
m eats is enhanced. Every business 
man, no m atter what his line, is con
vinced that there can be no real re 
adjustm ent tow ard anything resem 
bling norm al until the wheat and the 
loaf of bread are put where they  be
long in the scale of prices, and that 
buying by the general public will lag 
until then. The high cost of living 
m akes necessary a close scrutiny of 
expenditure by those of m oderate 
means, who, in number, comprise the 
bulk of the people of these United 
States.

T hat producers in m any lines are 
aware of the general public expecta
tion th at prices m ust come down at 
once has been made evident since the 
signing of the arm istice in different 
ways. T hey have endeavored to  meet 
this very reasonable expectation by 
reductions, some of which appear very 
drastic when compared with levels in 
vogue while hostilities were on. But 
it takes quite a tim e before the con
sumer gets th e  advantage of the re
ductions, and he is clam orous for 
obtaining them  immediately. W eek 
before last, for instance, the w hole
sale price of bu tte r took a sudden 
drop of 10 cents, and it has since gone 
down more, but the householder when 
he went to his grocer did not get the 
advantage of it. W hy? Because the 
grocer, as a rule, was loaded up with 
several tubs of high priced goods and 
did not propose to  unload a t prices 
which would involve him in loss. 
W hen bu tter went up last fall, he 
did not follow the m arket and advance 
his prices every time the jobbing price 
advanced, as he should have done, 
and now he sees no reason why the 
consum er should not bear with him 
as an offset of his forbearance last 
fall. A rgum ent of this kind, however, 
does not conduce to  peacefulness of 
mind on the part of the public. One 
reason for this is th at they are so 
different than w hat was prom ised and, 
consequently, expected. I t  was, of 
course, known that the first step to 
ward peace would bring  about a fall 
in prices. This was announced by 
and to producers and dealers and re
iterated  from time to  time. All were 
told th at they m ust put aside reserves 
from their extra profits to  offset w hat
ever losses m ight accrue when the in
evitable drop came. All were also 
w arned not to  stock up too much

while prices were soaring. Many, if 
not most, heeded the w arnings and 
were prepared to accept the losses of 
the re-adjustm ent period. But their 
courage seems to have failed some of 
them, and they are now try ing  to  un
load their present stocks on the basis 
of cost, instead of the basis of m arket 
values.

Perhaps an extrem e case of the 
futile hope of keeping up prices to  the 
consum er is th at of certain  clothing 
m anufacturers. A t a convention in 
New York City the o ther day they 
adopted a solemn m em orandum  ex
pressing their belief th a t prices to  the 
consum er next fall would not be low
er and m ight be higher. T hey were 
careful not to say th at their prices 
would be as high as they are or would 
advance. T heir utterance was for the 
purpose of giving encouragem ent to 
their custom ers, the retailers th ro u g h 
out the country, who are about reach
ing an anxious period. T his spring’s 
clothing prices are to be higher than 
ever before, and the troublesom e 
question is how the public will re
spond to them. M anufacturers have 
been m aking addresses to  bodies of 
retailers in different parts of the coun
try, trying, in m ost instances, to  
create the impression that, no m atter 
what reductions there may be in o ther 
things, clothing prices m ust remain 
high. Last season, by insisting that 
there was a scarcity of wool and 
fabrics, and th at therefore prices of 
clothing m ust go up, they induced a 
num ber of retailers to stock up too 
much and at too high figures for their 
own good. In the sm aller centers, 
particularly, stocks are still too large, 
and the retailers are in a quandary. 
So, to keep up their courage, the m an
ufacturers indulge in the expression 
of a belief. But they are not unani
mous in this regard. Thus, Alfred 
Decker, of the firm of Alfred Decker 
& Cohn, of Chicago told the W est 
V irginia Retail C lothiers’ Association 
the other day that people had been 
w earing their old clothes and that “it 
only awaits the coming of lower prices 
to send the current into stores and 
turn all stocks of m erchandise.” He 
told his hearers to expect a drop in 
prices, and added: “As prices decline, 
costs will decline. The net result will 
be favorable to  profits because, with 
the stimulus that lower prices will 
bring, volume will increase.”

Even the clothing m anufacturers 
had their doubts as to  the m ainte
nance of high prices for this spring. 
T hey knew that the levels for fabrics 
had been boosted beyond what the 
facts justified, and were fearful that 
these could not be upheld. So they 
m anaged to get guarantees from  the 
m akers of the cloths th at prices would 
not be reduced. I t  was not until this 
was done that they went on with 
their purchases. But the case for next 
fall is som ewhat different. The silly 
pretense of a lack of wool has had 
to  be abandoned. The world never 
had as much wool as it has now, and 
the quantity  of shoddy is alm ost im
m easurable. As a result, wool prices 
have had to  come down. T he Govern
ment, which is so large a holder of 
the article, has been obliged to  bring 
down its quotations to  those of the

British issue prices. This will compel 
the m anufacturers of woolens to re
duce the prices of fabrics for next 
fall. Some time next m onth at the 
latest, these prices will be set, and 
the clothing m anufacturers will do 
their best to get them  down to the 
lowest notch. A cut of 33 per cent, 
or more is not unlikely. Even with 
less of a reduction it will be a difficult 
m atter to  justify high prices for sell
ing. The retailer, especially after the 
strenuous experience he is likely to 
have this spring, will have no enthus
iasm for loading up with goods at 
prices anywhere near the wartim e lev
els of prices. Despite, therefore, the 
solemn belief of the clothing m anu
facturers, it is fairly safe to assume 
that next fall’s prices of garm ents will 
be lower.

A SQ UARE DEAL.
W hen Theodore Roosevelt was 

President of the United S tates he 
determ ined that, to the fullest extent 
of his power and authority, every 
man should have a square deal. For 
this reason men who where un
w orthy of his notice, were given re
spectful hearing  because they claim
ed to  be representatives of honest 
laboring men.

A square deal is the inherent right 
of every citizen of this republic, and 
he who believes himself deprived of 
that privilege has the right to express 
him self th rough  the press, at the 
ballot box and in o ther ways. Only 
thus can m istaken views be corrected 
cr grievances adjusted.

Any well informed person could 
enum erate various ways in which in
dividuals, business firms and the 
public generally have suffered in
convenience, privation, hardship, loss 
and reproach during the past two 
years, and now we all want to know 
to w hat ex ten t these th ings have 
been unavoidable.

W ith  all due allow ance for the 
d isturbing elem ent of war, there is 
no question th a t the failure to obtain 
a square deal was caused in large 
measure by negligence, inefficiency, 
despotism, corruption and .'criminal 
in tent on the part of private citizens 

and Governm ent officers.
W ho was m ost entitled to a square 

deal? W as it not the soldier at the 
front, the physicians, surgeons, nur
ses, hospital a ttendants and the like? 
Sixteen to  tw enty hours out of every 
tw enty-four they uncom plainingly 
strove to do all th a t could possibly 
be done in their respective lines of 
duty, while a t home, out of harm ’s 
way, m any upon whom depended the 
prom pt dispatch of needful supplies, 
the labor of m anufacturing, etc., 
would not or were not allowed to 
w ork m ore than  eight hours a day. 
T heir hours for am usem ent were not 
curtailed in the least. T hey danced, 
dallied, loitered, feasted and slept 
while men died, hungered, toiled and 
suffered, who m ight have lived or suf
fered less if the cowardly stay-at- 
homes and cringing union labor serfs 
had done their full duty and not shirk
ed like sneaks.

H ad not the farm er labored from 
twelve to sixteen hours a day, much 
greater would have been the famine

and misery. Crippled and gray-haired 
fathers took up again the hard w ork 
they had given over to their strong 
sons. W om en and children toiled a t 
unwonted tasks and endured all, that 
the world m ight be fed and the war 
won.

In these days of reconstruction  one 
of the things of m ost im portance is 
a square deal. W e m ust fight on until 
it is assured to every man.

VA LUES OF COTTON” FABRICS.
Doubtless much of the downward 

slide in cotton  quotations during the 
last week was the result of specula
tive activity. But some of it, at least, 
was due to the belief that the price 
of this article m ust come down in 
accord with the general trend  of val
ues. Decreased consum ption in mills 
due to the slackening in the demand 
for cotton goods is another factor. 
At best it is a hard proposition to  try 
and keep up inflated values for any 
raw m aterial, and this can only be 
m aintained when demand is active. 
A pparently one phase of this is being 
carefully taken into account in the 
cotton-grow ing districts, where they 
are try ing  to organize a $12,000,000 
corporation to  look after the m arket
ing of the next cotton crop and see 
that it is fed out only as it is called 
for. T he goods m arket is having 
problem s of its own. Declining prices 
have brought out only a lim ited de
mand for fabrics, while the mills are 
being served w ith notice of further 
demands by their workpeople. Most 
of the trading has been confined to  
this and next m onth’s deliveries, the 
uncertainties in the situation not being 
conducive to forw ard ordering. Guar
antees against price reductions are 
being taken advantage of. T his is 
especially true in regard  to  knit goods. 
The m akers of the latter, as an o r
ganization, have not agreed upon th is 
course, but have left it optional with 
each m anufacturer to  do as he pleas
es. And the result is th at each one 
is giving the guarantee where it is 
necessary to  get the business.

The o ther day there limped into 
the T radesm an office an Am erican 
soldier from overseas. H is face had 
a draw n and sallow look. He told 
some harrow ing tales—this boy who 
had become a m an—tales about babes 
being impaled on  doors by H un 
bayonets and women nailed against 
closet walls. H e saw also in the 
back pockets of dead Germans human 
fingers which they had carried around 
for luck. H e told about the Am erican 
engineers a t Cambrai—how they 
fought an overwhelm ing force of 
H uns with picks and shovels. He 
seemed to feel that he had done more 
than his share of killing—had seen a 
little m ore than he ought to, of ho rro r 
and suffering. And now he was back, 
his young body stricken w ith German 
shrapnel and German gas. T o use 
his own words, the cem etery was 
“flirting” with him. T his is the kind 
of picture th at brings a m ist before 
the eyes; these are some of the things 
the Am erican people m ust strive fo 
forever again make impossible.

The clothes of a stylish man are 
shaped to him, while the stylish wom 
an is shaped to  her clothes.
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M ichigan R etail Shoe D ealer«’ A ssocia
tion .

P res id en t—J. E . W ilson, D etro it. 
V ice-P res id en ts  — H a rry  W oodworth, 

L ansing ; Jam e s  H . Pox, G rand R apids; 
C harles W ebber, K alam azoo; A. E . K el
logg, T rav e rse  City.

S e c re ta ry -T rea su re r—C. J . P aige, S ag
inaw.

After W ar Problems For the Shoe 
Trade.

President K ent’s annual address 
was a forceful, constructive and en
lightening review of the w ar condi
tions through which the industry 
passed under his leadership last year. 
He said, in p art:

“W e m eet to-day in the fifteenth an
nual convention of the National Boot 
and Shoe M anufacturers’ Association, 
and our hearts are filled with thank
fulness that the gloom of the past two 
years is dispelled and we can forget 
our w ar problem s and turn  our 
thoughts to  the problem s th at peace 
presents.

W e thank God th a t America has 
done her part for civilization and that 
right has trium phed over might.

May we not be pardoned for a feel
ing of satisfaction for the way our in
dustry  has m et the demands of our 
Governm ent during the w ar period? 
As individuals and as representatives 
of one of the m ost im portant business 
in terests of our country we have given 
complete, loyal and efficient service. 
Regardless of personal sacrifice or the 
unprecedented and exacting demands 
upon our firms and corporations we 
have devoted ourselves above all else 
to the winning of the war.

As citizens of a glorious republic 
we have helped to  the limit of our 
streng th  and with all our resources in 
keeping its rudder true and in realiz
ing its ideals, and with the task  we 
set ourselves accomplished, we turn 
with courage and confidence to the 
resum ption of peaceful pursuits and 
to  solve the problem s that our new 
conditions bring.

As a victorious Nation we m ust be 
optim istic, but this does not mean we 
can be reckless. The cautious man 
is not necessarily pessimistic. O ur 
business is not inflated or liable to 
undue expansion. There is noth ing 
in m arket conditions to  invite plunging 
or hoarding. I t  is a time to  resum e 
ra ther than reconstruct, to  buy, p ro
duce, sell and take a profit, ra ther than 
indulge in speculation. Shoe stocks 
are low. Labor is well employed and 
at good wages. Fundam ental condi
tions are good, and, while there m ust 
eventually be a re-adjustm ent of 
values, it will not be during the next 
few m onths.

T he comm ercial and industrial sys
tem s of Am erica have been the ad
m iration of the world, and, while it

has made some m illionaires, and o th 
ers have remained poor, it has given 
every am bitious man a chance and 
has created a body of wage earners 
that in health, happiness and pros
perity  cannot be m atched in any coun
try  on earth. W e need not avoid the 
plausible argum ents of socialists, an
archists, I. W. W . or o ther radicals 
who would abolish all property  rights 
and individual liberty  of action. W e 
can afford to talk freely and frankly 
about these subjects. W e can defend 
the rights of private ownership of 
capital and property  and encourage 
every man to make money and to  feel 
secure in the use of his savings. How 
can the industrious and ambitious 
young man study and plan and w ork 
to better his condition and make hap
pier and more useful himself and more 
around him unless he knows that 
capital is as safe as labor and th at 
justice and equality prevail? I t  is not 
the men who have carried a gun at $30 
per m onth during the war who are 
talking about reconstruction of our 
entire industrial system, but men who 
rem ained at home who have agitated 
and obstructed and encouraged strikes 
and intim idation of the jobs they fill
ed while our best American men were 
w earing khaki or the blue, serving to 
save the democracy of the world.

Em ployers are naturally  conserva
tive, but in m any instances have gone 
too far for their own in terests in op
posing liberal and progressive move
m ents that employes desired. Instead  
of opposing all demands for shorter 
hours of labor, higher wages, increas
ed income taxes and compensation 
for death or injuries, they  should en
deavor to  study them  from  the stand
point of their employes and oppose 
only what can be proved to  be detri
m ental to  the best in terests of both 
capital and labor.

T here is every prospect th at the 
volume of business during the first 
half of 1919 should be sufficient to 
fully employ our factories. T here will 
probably be a slacking in demand 
about m id-year but there should be 
a rapid recovery, stim ulated by the 
reconstruction activities that will pre
vail throughout the world, and by the 
consequent increase in export busi
ness. H igh cost of m aterials and 
labor and the consequent high prices 
of shoes will naturally  cause conserva
tive buying and result in a healthy 
condition of trade.

Good leathers will not be cheaper 
and, at present, the supply is limited. 
The demand from  o ther countries will 
tend to  make prices firm.

Labor will cost more, ra ther than 
less, but the workm an m ust realize 
that he cannot be paid m ore unless

1life want our customers to know that
we are interested in their success.

Ever since we have been making the

H. B. Hard Pan ^  Bertsch Shoes
(SERVICE) (DRESS)

for men, our aim has been to make them “ re
peaters”  in every sense of the word. We plan- 
ned to make a line of shoes that would prove 
business builders for every dealer handling them.

We believe it is sound business to pursue such a 
policy and it is bringing us a measure of suc
cess. A constantly increasing list of enthusiastic 
dealers must be a valuable asset.

In our new location with our new facilities and 
enlarged capacity we hope to merit even more 
the confidence of our friends in the trade.

Are you capitalizing fully the possibilities of the 
H. B. HARD PAN and BERTSCH shoe lines?

Herold-Bertsch Shoe Co.
Manufacturers of Serviceable Footwear GRAND RAPIDS, MICH.

W hen w e sell Rouge Rex Shoes w e also 

sell you

SERVICE
W rite for this Service. It costs you  

nothing and is yours for the asking. An 

opportunity to cash in on bigger profits 

at little or no investment.

Hirth-Krause Company
Tanners and Shoe Manufacturers

Grand Rapids - - Michigan
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he produces more. Foreign competi
tion m ust be faced and reduction in 
hours of labor, restrictions in opera
tion of factories and general lack of 
co-cperation in efficient production 
may handicap business to  an extent 
th a t may be serious. T he immediate 
future will present m any perplexing 
problems, but victorious America will 
face them fearlessly. The shoe m anu
facturers of the U nited S tates repre
sent, in round figures, 1,300 factories 
and m ore than 300,000 shoem akers. 
T hree million pairs of shoes a t a p ro
duction value of over $600,000,000 are 
produced annually. * T he workmen are 
paid each year $250,000,000 in wages 
and m anufacturers about $25,000,000 
in profits. T he consum ers of Am eri
can shoes get the best value in foot
wear that the whole world can pro
duce. W ho will say th at the m anu
facturers, or the workm en, should get 
less, or that the high standard we have 
established should not be m aintained?

T he law of supply and demand will 
regulate the price of m aterials and 
thus raise o r lower the price of foot
wear, but the tem per of the tim es will 
not perm it the low ering of wages be
low what is required to  m aintain the 
health, com fort and happiness of the 
Am erican workingm an, and, as the 
laborer is w orthy of his hire, so is the 
em ployer entitled to  a just and proper 
compensation for the conduct of his 
business. The only limit to wages is 
lim ited production and the bounds set 
by foreign competition. T he danger 
of excess profits disappears when we 
consider the fact th at the shoe in
dustry  is the freest field in American 
business enterprises and its hundreds 
of independent, active and intelligent 
com petitors provide the safest and 
surest protection to the rights of con
sum ers and the public and insure the 
lim itation of profits to  a reasonable 
percentage of the price of the product.

T here is a tendency am ong some 
of the departm ents and commissions 
that have been given extraordinary  
authority  during the w ar to  attem pt 
to retain these special powers after 
the coming of peace. W e have bowed 
to men and m easures during em erg
ency that we would not accept in o r
dinary times. W e m ust not encour
age the m ultiplication of boards of 
control and the interference of poli
ticians with legitim ate business en ter
prises. Mankind to reach its fullest 
developm ent and highest degree of 
attainm ent m ust be free and unfetter
ed. and so with business.

T he charge of profiteering is often 
loosely made, but very seldom proved. 
In all the talk  and investigation in 
which some of our governm ental rep
resentatives have indulged the shoe 
m anufacturing industry has emerged 
w ith an untarnished record and has 
proved its enterprise, its progressive
ness and its efficiency.

I believe in organization of indus
trial workers. I believe in collective 
bargaining for wages and conditions, 
either as organized labor or in shop o r
ganizations of independent character, 
but I  think em ployers and employes 
should be responsible for agreem ents 
and recognize authorized boards or 
arb itration  and be amenable to  law.

The liabilities incurred by the  w ar

and the consequent increase in taxes 
and o ther expenses need not handi
cap our N ation in its efforts to  in
crease our export trade, provided our 
m anufacturers and our workmen have 
full scope for their ingenuity and pro
ductive capacity. H igh wages and 
short hours need not limit production 
or increase cost to  a point of pre
venting competition w ith o ther na 
tions. No man or organization that 
puts a brake upon the wheels of 
progress of American industry  can 
exist when results are known and we 
are to  blame if our voices are not 
heard in defense of right principles 
and righ t actions. W e m ust assure 
every employer and every workman 
that the policy of industry is to  secure 
the greatest possible happiness and 
prosperity  of those who labor either 
with hand o r brain, and th at the ac
cumulated savings of the man who 
honestly earns w hat he gets entitles 
him to the respect and not the sneers 
of those too lazy or too reckless to 
build up their own fortunes.

T here should be no limit to  the am
bitions of any American who desires 
to better himself so long as he does 
not infringe upon the rights of others, 
and our laws m ust p ro tect him in his 
property and his rights. T his is the 
American spirit; it is w hat has made 
our country great.

Business men have the future large
ly in their own hands and if their 
effort be to  closer relations with the 
workm en; to a fair adjustm ent of 
differences; to a recognition of equal 
rights in bargaining for services and 
conditions, the result will be m ore 
harm onious relations, a b e tte r spirit 
of co-operation and the elimination 
of dangers to our social and political 
structure as well as to  our g reat com
m ercial and industrial interests.

This is not the time to  fa lter or 
despair of our country or its interests. 
A t a tim e when we are taking such 
an im portant place in the world con
ferences and settling the m omentous 
questions th at have upset the world, 
we m ust show our capacity to  govern 
our own internal affairs, to solidify 
and arouse Am erican sentim ent and 
crystallize Am erican ideas into an ir
resistible force th a t will stand for 
right dealing between nations and in
dividuals and with the sole purpose 
of National prosperity  and happiness.

T he welfare of the com m unity is 
above the in terests of the individual. 
Industry  m ust serve m ankind and pay 
dividends to the public as well as the 
w orkers or the owners.

Labor and capital are friends, not 
enemies, and m ust rise or fall to 
gether.

The truest pa trio t is he who en
deavors to  unite in a common bond of 
brotherhood all the elem ents of our 
population and help to  realize the 
spirit and the fact of democracy.

John  S. Kent.

N ot Available.
“No,” said the editor, “we can not 

use your poem.”
“W hy?” asked the poet, “is it too 

long?” f
“Yes,” hissed the editor, “it’s too 

long and too wide and too  thick.”
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(JELLING one com
plete line of Qual

ity Shoes that enables you 
to meet every requirement is 

better business than buying from many 
different manufacturers.

permits you to carry a larger and more 
complete stock for less money than you 
could if you purchased from several 
different sources.

F. Mayer Boot & Shoe Co.
Milwaukee, Wis. |(1,||ili

A Good Rubber at all times of 
the year

The “BULLSEYE”
u W h ite  R o c k ” O ver

Men’s $1.15 
Boys’ - .98
Youths’ .90

Black with White Soles 

Wonderful for Wear

Grand RapidsiShoe&iRubber(o.
The Michigan People Grand Rapids
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Statistical Survey of Hide and Leather 
Industry.

W hen one examines the figures of 
our to ta l foreign commerce during the 
past two or three years he is amazed 
to find th at the value of our exports in 
the highest year—1917—am ounted in 
value to  the combined exports of the 
United S tates and Great Britain be
fore the war. But how much of this 
gigantic to ta l represents inflated 
prices? Again, how much represents 
new commercial business—other than 
war orders? U nfortunately  m any sta
tisticians who are capable of analyzing 
figures and giving a cold, grim  sta te 
m ent of the facts in regard  thereto  
prefer to  paint the p re ttiest side of 
the picture. As a consequence, as far 
as I know, the true facts covering our 
general foreign commerce during the 
past four years have no t yet been 
fully told. But as regards the situa
tion in the w orld’s leather trade, the 
more im portant facts have been se
cured.

In  a pam phlet recently issued by the 
T anners’ Council it was shown that 
the consum ption in this country of 
hides and skins had increased from
113,000,000 pieces in 1914, to 157,000,- 
000 pieces in 1917, o r 39 per cent. 
F o r cattle hides, goat and sheep skins 
there was an average increase of 52 
per cent., but a falling off in calfskins 
of about 30 per cent. As you know, 
this decline in consum ption of calf
skins is due to  the cutting  off of the 
European supply. The census value 
of the production in 1914 of the more 
im portant kinds of leather was about 
$300,000,000, and the estim ated value, 
in 1917, was $760,000,000. In  short the 
products of the tanneries increased 
in quantity  approxim ately 39 per cent., 
and in value upwards of 100 per cent.

W ith  respect to our actual share 
in world export trade, which is the 
subject I am leading up to, the value 
of this increased from $42,000,000 in 
1914, to $109,000,000 in 1917, o r 150 per 
cent. Since the Governm ent statis- 
t :cs do not show quantities for belt
ing, carriage, auto, glove, patent and 
side upper leathers, it is possible only 
to comm ent on the three kinds for 
which quantities are given, namely, 
sole, calf and glazed kid. T he exports 
of sole leather increased from 29,000,- 
000 pounds in 1914, to 89,000,000 pounds 
in 1917, or about 300 per cent. Nearly 
all of this increase in exports, the 
bulk of which went to England, 
France and Russia, is due to  the war. 
T here was some increase in the ex
ports to Japan, but I am inclined to 
think that a part of this was in tra n 
sit to  Russia in Asia.

Calf increased from  9,000,000 square 
feet in 1914, to  19,000,000 in 1917, or 
a little  over 100 per cent. The trade 
in this leather with South America in
creased four-fold and this, of course, 
was for civilian use. In  no o ther sec
tion outside of Europe is a m aterial 
increase shown. As regards glazed 
kid, which, as you know, is by far the 
m ost im portant item of lea ther ex
ports in peace times, the trade in this 
com m odity rem ained stationary. In  
fact, there  was a decided falling off 
as compared w ith 1913.

From  the sum m ary ju st given, it 
will be seen th at we have had a very

large foreign trade in several lines of 
leather during the past several years, 
but the bulk of the business repre
sented w ar orders. However, had 
ships been available leather reports 
for civilian trade would also have 
been very large.

I t  seems hardly necessary to  ex
plain that Europe in both w ar and 
peace tim es is the principal m arket 
for Am erican leather. However, while 
the leather im ports by the o ther sec
tions of the world are relatively small, 
yet we have a full share of the trade. 
T here has been a great deal of loose 
talk about the relative share of the 
United S tates and Germ any in the 
w orld’s leather trade. Germ any’s ex
ports in 1913 were a few million dol
lars more than our own, but the com
petition was principally all in Europe. 
As regards Latin Am erica our ex
ports of leather to  that section 
am ounted to  $6,000,000, while those 
of Germ any were little  m ore than  $1,-
300,000. In  the case of Australia, 
another principal outlying m arket, our 
share of the im ports of 1913 was val
ued a t $1,350,000, while Germ any’s 
was only $395,000. These figures 
ought to set at rest some of this idle 
talk about leather.

In  connection with this subject, I 
should like to digress a m om ent to 
say a word about the German trade 
boosting habit which m any of our 
people seem to have contracted. I t 
does not m atter w hat article is spoken 
of, the statem ent is usually advanced 
that “we cannot make or export it 
like the G erm ans;” and it is the same 
w hether the article is a machine tool 
or a typew riter which Germans them 
selves bought from  the U nited S tates 
because their home product was in
ferior. Indeed all of the m oney paid 
out by the German Governm ent for 
propaganda and intrigue during the 
late w ar would not compensate for 
the valuable publicity which we have 
given her industries—not even for the 
asking. W hy can’t we change our 
tactics and say som ething in favor of 
industries of our own great Nation— 
the one which is now playing the lead
ing role as a world trader and a world 
peace m aker—the U nited S tates of 
America.

Now to  conclude my com m ents on 
the leather trade. In  1913 the in ter
national export trade in finished leath
er aggregated about $160,000,000, of 
which we sold a quarter and Germany 
a third. Great B ritain and France 
were our only com petitors. In  1917 
the trade fell to about $110,000,000 
(Germ any being out of the m arket), 
and of th is we sold about three-quar
ters. T he figures for 1918 showed a 
serious decline in our exports of leath
er, due to restrictions placed on all 
export trade. In  value the figures are 
only a few million dollars above the 
1914 to ta l and in quantity  much lower. 
But the world is in need of our leather 
and we confidently expect a great 
civilian trade from  overseas when 
more ships are placed in commercial 
channels. E. A. Brand,

Sec’y T anners’ Council.

Travel often broadens a m an’s mind 
and also his girth, if he can 'afford 
to  stop a t first-class hotels.

Protests Against Accusation of Our 
Correspondent.

Boyne City, Jan. 27— Enclosed find 
check for $2 for subscription to  the 
T radesm an for the coming year; also 
a little of m y annual nonsense con
nected therewith. I noticed when I 
received the T radesm an to-day that 
you had my num ber or I had your 
number, I don’t know which (1844 
on the label). I w ouldn’t have been 
in any hurry  about sending the check, 
but I noticed you said please and 
from force of habit I had to  remit, for 
when I was a boy my m other used 
to  say “please,” and if I didn’t, then 
my father used “suasion,” which 
didn’t appeal to me as of the moral 
kind, so you see my early training is 
responsible for this prom pt rem it
tance. I am not going to  puff you all 
up like some of your subscribers do 
when they send in their $2—“couldn't 
get along w ithout it” and all th at sort 
of hot air. Now I could get along 
w ithout it, but I ’ll be darned if I am 
a going to  while I can buy so much 
valuable help for $2 a year.

You can tell Maxy, of B. F. F. B. 
B. C. fame, that he is mistaken in his 
recent local where he took my name 
in vain and questioned my tru thfu l
ness in regard to my wood-cutting. 
I ’ve had an “itching” to get him on 
the o ther end of the saw and see if he 
wouldn’t change his mind about my 
desire to  work. I ’ve w itnesses to 
prove th at I w orked; in fact, I can 
prove it by the blisters and callouses 
on the hired m an’s hands, and if I 
ever put in a busy tim e in my life it 
was while I was keeping that man 
at work, and if I had had two such 
men. I couldn't have stood the pace. 
Kindly caution Maxy about presum 
ing to  call me a prevaricator through 
the public press when he knows he 
w ouldn’t dare use such language to 
my face and the next time I catch him 
in the m en’s class of the P resbyterian 
church, I shall give him a lecture on

the value of tru thfulness—and the 
itch. Bill W . Bailey.

Farm Mutuals Oppose Federal Farm 
Loan Insurance Plan.

Much in terest has been aroused 
am ong fire insurance men by the pro
posal of the federal farm  loan board 
to  establish a fire insurance depart
m ent to  furnish insurance “a t cost” 
on properties on which the farm board 
makes loans. T he proposal was ac
companied by an interview with 
George W . N orris, head of the farm 
loan board, in which he declares th at 
the farm ers are unable to  get insur
ance under present conditions and 
makes the rem arkable statem ent th at 
“in the state  of M issouri there is hard
ly a thousand dollars of fire insurance 
carried on farm  property.”

T here are scores of stock fire in
surance companies actively com peting 
for farm insurance business at low 
rates, and there are several hundred 
million dollars of insurance in force 
on farm  property  in Missouri. In 
view of these facts insurance men are 
unable to  understand why such mis
statem ents should be given official 
publication. In  addition to  the stock 
in terests the farm ers’ m utual fire in
surance companies of the country, 
which num ber thousands and which 
claim to be furnishing insurance to 
the farm ers at cost, are also strongly 
opposing w hat they regard as unnec
essary governm ental interference.

T hom as R. W eddell.

W hat some women 'would like to  
hear1 of is a company that will insure 
against loss of alimony.

R. K. L.
» » w m m w w w — » > w

R. K. L. i

Do You Like This Snappy 
Last?

Immediate 
Shipment 
W ill Be Made

No. Price
2844—Havana Brown Kid

McKay...................... 84-50
2846—Havana Brown Chrome

In d ia .........................  3.90
2848-Black Kid McKay....... 4.35
2851— Havana Brown Calf .. 4.00

Widths C and D 
Sizes 3 to 8

> on all above numbers.

Order at Once

Rindge, Kalmbach, Logie Company
Grand Rapids; Mich.

R. K. L R. K. L.

iM f M I M M M M M M M M M M M M M M liM l
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W  5  ^

F I N A N C I A D

Placing a Premium on Organized 
Tyranny.

W ritten  for the  T radesm an .
T he D etroit Stock Exchange has 

done, and is now doing, much to  
build a ready and reliable m arket for 
D etro it and Michigan securities. The 
public is becoming educated to  the 
fact th at stocks and bonds listed on 
the Exchange have intrinsic value, as 
they cannot be listed unless close in
vestigation discloses th a t the com 
panies are financially sound, well m an
aged and possessed of excellent facil
ities for m arketing their product. T he 
regulations and trad ing  rules govern
ing the m em bers of the Exchange are 
very rigid and commissions on tran s
actions are fixed; so th a t investors 
dealing in listed securities through 
m em bers of the D etro it Stock E x 
change and the public generally are 
protected, both as to the am ount they 
have to  pay for service and as to  the 
prices of the securities. T he Exchange, 
through its board of governors, is 
doing all it can to p rotect the  public 
from  unscrupulous dealers and from 
investing in fake propositions. Only 
recently it came to the notice of the 
Board of Governors th a t a m em ber 
firm under a ficticious name had set 
up a L iberty  bond buying depot where 
the uninformed sold their bonds 
slightly  below New Y ork m arket 
prices and were not given the accrued 
in terest in addition to the purchase 
price. Upon the presentation  of p rop
er evidence, the m em ber firm was 
fined $500 and suspended from  the 
Exchange for six m onths. The firm 
asked for a rehearing and, m itigating 
circum stances being found to  exist, 
the term  of suspension was reduced 
to  th irty  days, but the fine had to be 
paid. Drastic action is prom ised by 
the Board in any case coming within 
ts jurisdiction where the party  is 

found guilty of unethical or dishonest 
practices.

As Continental M otor Corporation 
is a Michigan industry, having plants 
in D etro it apd Muskegon, with 3,961 
shareholders, the present condition of 
the corporation and its prospects are 
of general interest. On Oct. 31, 1918, 
the close of its fiscal year, it had on 
its books, after deducting Governm ent 
contract cancellations, operative o r
ders am ounting to  $19,781,000. D ur
ing the year it expended $75,000 for 
land, having purchased th irty -th ree  
acres contiguous to  its M uskegon 
plant, giving th a t plant fifty acres, 
w ith riparian rights, near th e  business 
portion of the city. I ts  inventory  ac
count increased about $950,000, the 
principal p a rt of which is raw  m aterial 
purchased in connection w ith Govern
m ent contracts. In  this is also in-

cluded the stock of service parts. D ur
ing the year dividends am ounting to 
$238,281.75 were paid upon the pre
ferred stock and $1,401,066.05 on the 
common. A fter the paym ent of these 
dividends and after charging off all 
reserves, depreciation, etc., there is 
still left a balance in the surplus ac
count of $1,555,610, an increase in the 
surplus for the fiscal year of more 
than $500,000. The corporation dur
ing the year acquired for retirem ent 
2,780 shares of the preferred stock, 
reducing the outstanding am ount of 
this issue $278,000; leaving outstand
ing of preferred, $2,944,000, which, of 
course, adds to the value of the com
mon stock. T he net profits for the 
year were $1,939,785. This is after 
deducting $524,507 for depreciation, 
$515,000 for Fédéral excess profits and 
income taxes, and $66,252 for interest 
on borrow ed money. W ork on Gov
ernm ent orders a t the D etroit plant 
was finished Jan. 15 and w ork on war 
o rders at the M uskegon plant will be 
finished about Feb. 1. Governm ent 
contracts am ounted to  $21,500,000. At 
a m eeting of the directors recently, 
a quarterly  dividend of 1J^ per cent, 
on the common stock was declared, 
payable Feb. 15, the books closing 
and the stock going ex-dividend Feb. 
9. The officers of the company are 
optim istic as to the future and are 
looking for this year to  be a pros
perous one.

Rum ors are intangible things, ex
ceedingly difficult to run down. Some
times in the financial world they orig
inate from a chance rem ark or opin
ion expressed, growing from th at in
to a positive statem ent; then again 
some person who is “long” on a cer
tain stock—that is, has a large am ount 
and wants to unload—will sta rt a 
rum or favorable to the issue and up 
goes the stock. A case of this char
acter developed on the D etro it Stock

Kent State Bank
Main Office Ottawa Ave.

Facing Monroe
Grand Rapid*, Mich.

Capital - - - - $500,000
Surplus and Profits - $700,000

Resources
10 Million Dollars

3k Per Cent

Paid on Certificates of Deposit

The Home for Savings

A New Banking Service
W e  have arranged with

F. A. Gorham, Jr.
a recognized authority on 

Income and other

Federal Tax 
Matters
to be at this bank

prepared to give service, with
out charge, to any customer of ours, on matters relating 
to Income and Excess Profits Taxes, and to assist in 
making out returns, if desired.

Our customers are cordially invited to avail themselves of 
Mr. Gorham's services.

THE OLD NiSglNAL BANK
GRAND RAPIDS MICHIGAN

G R A N D  R A PID S N A T IO N A L  C IT Y  B A N K  
C I T Y  T R U S T  & S A V I N G S  B A N K

ASSOCIATED

CAMPALI SQUARE
T he conven ien t banks fo r ou t of tow n people. Located a t  th e  very  cen ter Of 

th e  c ity . H andy to  th e  s tre e t  cars—th e  in te ru rb an s—th e  h o te le --th e  shopping 
d is tric t.

On acco u n t of ou r location—o u r large tra n s i t  fac ilities—o u r safe  deposit v au lts  
and o u r  com plete serv ice covering th e  en tire  field of banking , o u r In s titu tio n s  m ust 
be th e  u ltim a te  choice of ou t o f tow n ban k ers  and individuals.

Combined C apital and Surp lus .............................. % 1,724,300.00
Combined T otal D eposits ......................................... 10,168,700.00
Com bined T otal R esources ....................................... 13,167,100.00

G R A N D  R A P I D S  N A T I O N A L  CITY B A N K  
C I T Y  T R U S T  & S A V I N G S  B A N K

AMOOKAXED
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Exchange in two issues. One was 
Continental M otor and the other 
was w ith respect to  the Ford  M otor 
Co. of Canada. W ith  regard  to  the 
C ontinental, it was rum ored the cor
poration was going to declare an ex
tra  dividend of per cent., besides 
resum ing its regular dividends. The 
stock rose in price on the Exchange. 
E nquiry made of Secretary A. R. An- 
gell by the w riter, it was found there 
was no foundation for the rum or as 
no such step was contem plated.

“I wish,” said Mr. Angell,” th at a 
stop could be put to  such rum ors. 
T hey mislead the public and do not 
do the company any good. Recently 
we received a letter from  a man in 
the U pper Peninsula, saying he had 
bought a block of our stock on the 
announcem ent that we were going to 
declare an extra dividend of- per 
cent, and wanted to  know when such 
action was to  be taken. W e had to 
explain to him th at we had made no 
such announcem ent and that it was 
sim ply a rum or, emanating, we knew 
not where. Now that m an bought his 
stock in good faith on th a t false sta te 
m ent and, in consequence, is b itterly  
disappointed. A nother case was a 
rum or we were to  establish plants in 
Canada. W e received letters from  all 
over the Dom inion from  bankers, 
asking us to  give their respective lo
calities favorable consideration.”

The Ford  M otor Co. of Canada 
case was the revival of an old rum or 
th at H enry  Ford  had turned over to 
the Canada company exclusive right 
to the sale and m anufacture of all 
F ord  trac to rs in the British empire, 
including Canada and all colonies 
except the British Isles. T he result 
was active trad ing  in Ford  Canada 
stock with prices m ounting. In te r
rogated  as to  the  rum or, V ice-Presi
dent G. M. M cGregor said there was 
no tru th  in the story. Ju s t as soon 
as the facts were ascertained, the pub
lic was, th rough efforts of the D etro it 
Stock Exchange, told the tru th  in the 
newspapers. M oral—Do not buy
stocks on rum ors.

T alk  about Bolshevism—look here! 
Legislative recom m endations looking

to adjustm ent of after-w ar economic 
and industrial problem s urged by the 
Am erican Federation  of Labor were 
subm itted to the U nited S tates Senate 
Com mittee on Education and Labor. 
In  the report the Federation “insists” 
that wage scales be m aintained at 
present standards. “There m ust be 
no reduction of wages,” the report 
says, “and in m any instances wages 
m ust be increased. T here  is no such 
th ing  as good w ages.w hen the cost of 
living in decency and com fort equals 
or exceeds wages received.” Laws 
are urged by the Federation, m aking 
it a crim inal offense for any employer 
to interfere with the right of w orkers 
to organize into trade unions; to  put 
an immediate end to  the exploitation 
of children under 16 years of age; to  
put public utilities and semi-public 
utilities under Governm ent ownership 
or control, and to provide in the event 
of the U nited S tates Suprem e Court 
declaring a law unconstitutional 
w hether enacted by Congress or by a 
state; if the people, acting through 
Congress or a state, re-enact the 
m easure it shall become a law subject 
to annulm ent by no court. God save 
the m ark! O ur revered basic instru 
m ent of governm ent would become 
less than “a scrap of paper.” And 
this is from  the organization whose 
head spouted “loyalty,” “A m erican
ism ” and “W in the w ar a t any price” 
upon all occasions. The word “de
m ocracy” has become shop w orn and 
under union labor interpretation , like 
charity, covers a m ultitude of sins. 
Dem ocracy under organized labor in
terpreta tion  would m ean despotic 
paternalism  under autocratic labor 
contro l; th ro ttling  of industry; sweep
ing from  the earth  individual liberty; 
killing initiative and placing a prem^ 
ium upon organization tyranny. If  
we w ant another Russia, give us a 
little m ore of the A dm inistration cod
dling of union labor. I f  not, let us 
retain  our individual liberty  and try, 
w ithout coercion, to  practice the Gol
den Rule. Paul Leake.

No man gains as much by bluff as 
w hat he loses when his bluff is called.

r  I  ’'HE naming of the Grand Rapids 
-1- Trust Company as Executor and 

Trustee means that you w ill bring to 
the settlement and management of your 
estate the combined judgment and busi
ness ability of its officers and directors.

The most competent individual has 
only his ow n experience and know l
edge to qualify him. T his Company 
offers your estate the collective know l
edge end experience of its officials.

ASK FOR BOOKLET O N  “DESCENT  
A N D  DISTRIBUTIO N OF PROPER
T Y ” A N D  BLANK FORM OF WILL.

Erand RapidsTrust Rompany
O T T A W A  A T  FO U N T A IN  BOTH PHONES 4391

Safe Deposit B oxes at T hree Dollars Per Year 
and Upward

A  T ru st C om p an y
Or an Individual Executor?

W hen you  appoint this company Ex

ecutor, you place the management and

Fourth National Bank
United States Depositary

Savings Deposits

Commercial Deposits

3
Per C ent Interest Paid on 

Savings Deposits 
Com pounded Semi-Annually

Per C ent In terest Paid on 
Certificates of Deposit 

Left O ne Year

Capital Stock and Surplus

$580,000

disposition of your property in the hands 

of a company permanently organized and 

fully equipped for the purpose of admin

istering estates.

Send for Blank Form of W ill and booklet on  
“D escent and Distribution o f Property”

The  M ichigan Trust Co.
o f  g r a n d  Ra p i d s

Audits made of books o f municipalities, corporations, 
firms and individuals.

W it  H. ANDERSON. President 
J . C L IN T O N  BISHOP, Cashier

L A V A N T  Z. CAUKIN, Vice President 
ALVA’.T . EDISON. A ss’t  Cashier
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Good Prospect For W holesome In
surance Legislation.

W hile insurance m atters will again 
occupy an im portant place in the bien
nial session of the Michigan Legisla
ture, now underway, it is noticeable 
th a t because of the educational cam 
paign carried on so vigorously in the 
recent past, the legislative attitude 
tow ards the insurance business has 
been som ewhat modified. I t is quite 
clear that in Michigan has been 
brought about, to  some degree, an 
understanding th at the insurance busi
ness is a public business, the welfare 
of which affects the company and the 
policy holder alike. Much m ore along 
this line of endeavor is required, but 
the attitude of the present Legislature 
indicates that it has a much better 
conception of the importance of in
surance as affecting every class of 
business and the lives of private citi
zens than many legislatures in the 
past.

In  both House and Senate, this 
year, the com m ittees are composed of 
strong, conservative, careful men of 
standing. Both L ieutenant Governor 
Dickinson, in the Senate, and Speaker 
Read, in the House, gave the selection 
of the insurance com m ittees careful 
consideration, expressing to  the m em 
bers with whom they talked their 
opinion that the im portance of in
surance and its relation to the wel
fare of the people as a whole called 
for the appointm ent of capable men.

In  the Senate, State Senator Scully, 
of Almont, chairman of the last ses
sion, was reappointed chairm an this 
year. H e showed in his previous term  
a comprehensive grasp of insurance 
m atters th at m arked him as a strong  
man and an authority . The comm ittee 
num bers seven, the L ieutenant Gov
ernor recognizing its im portance by 
not reducing the number, as was done 
w ith many other com m ittees of the 
Senate. T he o ther m em bers are as 
follows:

Duncan McRae, of Greenbush, 
m ercantile and lum bering business 
and farm er. He is an active figure 
in fraternal organizations and is one 
of the best known in Central and 
N orthern  Michigan. He is serving 
a second term  and will give valuable 
service.

Fred C. Rowe, of D earborn, prom 
inent member of a railway m en’s o r
ganization, known essentially as a 
fair, square man, interested in eco
nomic questions, of which he con
siders insurance an im portant branch. 
He is progressive and alive.

Roy M. Watkins-, of Grand Rapids, 
attorney, interested in labor, insur
ance and o ther divisions of social 
study from  the  viewpoint of a man 
who desires to  aid in w orking out a 
solution of the questions existing be
tween the varied in terests of society. 
H e is an au thority  on these m atters.

George Millen, of Ann Arbor, prom 
inent in business circles of his city, 
highly respected th roughout his dis
tric t as a man of ideals and a tta in 
m ents.

W illiam  M. Connelly, of Muskegon, 
known th roughout the S tate as “ Good 
R oads” Connelly. H e is a thoroughly  
public spirited man, alive in all ques
tions affecting the s ta te ’s welfare and

is taking a lively in terest in the  work 
assigned to  him as a m ember of the 
insurance comm ittee.

W illiam W. Smith, m erchant of 
Traverse City, interested in insurance, 
.is serving his second term  and has 
established a reputation  for his care
ful and painstaking work on com m it
tees and his conservative views on 
the more radical legislation that often 
appears th roughout every session. He 
has held m any responsible positions 
in his home city and is a valuable 
member.

In the house, Representative Patrick 
O ’Brien, of Iron  River, is chairman 
of the Insurance Committee. R epre
sentative O ’Brien is one of the best 
known m em bers of the House, noted 
for his sturdiness and reliability. He 
is a newspaper publisher, is strongly 
in terested  in fraternal organizations, 
and has always been a prom oter of 
insurance as a valuable element in 
determ ining the welfare of people.

W ith  R epresentative O ’Brien on 
the H ouse Com mittee are:

W illiam  Haan, of Grand Rapids, one 
of the best known insurance men of 
W estern  Michigan, progressive, and 
with an excellent record in Grand 
Rapids as a public official in that city 
and K ent county.

Charles O. Blinn, of Caro, m er
chant, oil dealer, and stock farmer, 
with banking in terests as well, and 
considered one of the forceful figures 
of the House. H e is serving his sec
ond term , is well experienced in pub
lic affairs, having held State positions 
in both Michigan and Ohio and is 
sure to  give service to  any subject 
assigned to  him.

George Brown, of D etroit, insur
ance man, form er newspaper man, 
and one tim e a reporter for D etroit 
papers of legislative sessions. This 
was m any years ago. Brown is pro
gressive and able and is a serious 
student of the questions coming up in 
the Legislature.

J. W . Moore, of H oughton, third 
district, is serving his first term . He 
is one of the copper country’s m ost 
progressive business men, interested 
in all questions affecting general busi
ness and he comes to  the Legisla
ture with a reputation for fairness and 
reliability.

W ill Repay Every Subscriber Ten 
Times Over.

Perm it me to  extend to  you my 
hearty  com m endation of the establish
m ent of an insurance departm ent in 
the Michigan Tradesm an. T he value 
of this feature in your wonderful 
journal will surely repay the sub
scriber ten tim es over the cost per 
year of the paper.

I t  is a well-known fact th a t there 
are very few men who know the con
ten ts of the contract they have w ith 
their insurance company and an open 
discussion of the various clauses and 
riders comm only used on policies will 
shed m ore light on th is im portant 
item  nedessary in every business than 
would seem a t first glance possible. 
M any m erchants depend entirely  on 
the agent who in m any cases is in no 
way posted on the m eaning of certain 
riders th a t are frequently attached to 
policies. One of these is the  co-in

surance clause th a t is a very danger
ous one unless thoroughly understood 
by the assured, but when the agent 
explains th a t a reduction of so much 
percentage in premium  can be given 
w here this clause is used m any m er
chants see the saving in premium, but 
do not understand the risk they as
sume under it. I  do hot believe it is 
good business for a retail grocer to  
use this clause. I t  has too much the 
same effect on a business as playing 
the stock m arket as a side issue, 
which is a dangerous practice.

J. M. Bothwell,
Sec’y Retail Grocers and General 

M erchants’ A ss’n.

The Boston Method of Expression.
The cyclist was a stranger in Bos

ton’s streets. T hat was evident from

the cautious m anner in which he pick
ed his way through the half-em pty 
thoroughfare. I t  was evening. T he 
penny-a-liner approached.

"Sir,” said he, “your beacon has 
ceased its functions.”

“Sir,” gasped the cyclist, d ism ount
ing from  his machine.

“Y our illum inator, I say, is shroud
ed in unm itigated oblivion.”

“Really! But I don’t quite—” 
“T he effulgence of your irradiator 

has evanesced.”
“My dear fellow, I—”
“T he transversal e ther oscillations 

in your incandenser have been discon
tinued.”

Ju st then an unsophisticated little 
newsboy shouted from  across the 
street: “ Hey, m ister, yer lam p’s out!”

Fire Insurance that Really Insures
T h e first consideration in buying your fire insurance is SA FETY . 

You w ant your protection from a com pany w hich  reaUy protects you , 
not from a com pany w hich  can be wiped out o f ex isten ce by heavy  
losses, as som e com panies have been.

Our Com pany is so  organized that it C A N  N O T  lose heavUy in  
any one fire. Its invariable policy  is to  accept o n ly  a limited am ount o f  
insurance on any one building, in any one block in any one tow n .

Our Company divides its profits equally w ith its poUcy holders, 
thus reducing your premiums about one-third under the regular old Une 
charge for fire insurance.

MICHIGAN BANKERS AND MERCHANTS’ 
MUTUAL FIRE INSURANCE CO.

Wm. N. Senf, Secretary FREMONT, MICHIGAN

A tten tion  M erchants!
Insure w ith the

Grand Rapids Merchants Mutual 
Fire Insurance Co.

We will insure you at 25% less than Stock Company rates.
No membership fee charged.
We give you 30 days to pay your premium and do not discrimi
nate.
We are organized to Insure Buildings. Stocks, etc., any where 
in the State of Michigan.
Since our organization we have saved our members Thousands 
of Dollars, and can do, proportionally, the same for you.

HOME OFFICE, - GRAND RAPIDS

INSURANCE AT COST
On all kinds of stocks and buildings written 
by us at regular board rates, with a dividend of 
30 per cent, returned to the policy holders.
No membership fee charges.
Insurance that we have in force over $2.500.000

MICHIGAN SHOE DEALERS MUTUAL  
FIRE INSURANCE COMPANY  

FREMONT, MICH.

One of the Strongest Companies in the State
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M EN OF MARK.

W m . N. Senf, M anager of the F re 
m ont Mutual.

W illiam N. Senf was born in Louis
ville, Ky., Ju ly  16, 1872. H is father 
was a brew er by occupation and was 
born in Germany. H is m other was a 
native of New Y ork City. W hen he 
was 9 years old the family removed 
to  M uskegon, where Mr. Senf receiv
ed a public school education, graduat
ing from  the high school on the E ng
lish course. He completed his educa
tion in a business college in Louis
ville. H is first work in a business 
way was as clerk in the m eat m arket 
of A. T . Pearson, a t Frem ont, with 
whom  he was connected, off and on, 
for ten years. In  the m eantim e he 
devoted several years to  the service 
of Castenholz Bros., m eat dealers of 
Muskegon. On his final re tu rn  to 
Frem ont, he form ed a copartnership

Wm. N. Senf.

w ith Mr. Pearson and continued the 
m eat business two years under the 
style of A. T. Pearson & Co. In  1916 
he organized the Michigan Bankers 
and M erchants’ M utual F ire Insurance 
Co., accepting the position of Secre
tary  and T reasurer. The business 
has been rem arkably successful, the 
annual report for 1918, which will be 
presented a t the annual m eeting to 
be held in F rem ont to-m orrow , em
bodying the following figures:

M embership, 998.
Insurance in force, $1,638,575.
Prem ium  receipts, $17,928.68.
T otal, receipts, $19,949.69.
Losses paid, $2,838.87.
Expenses, $6,447.40.
Re-insurance paid, $6,608.21.
Balance earnings, $3,756.22.
Cash and bonds on hand, $3,756.22.
Percentage of losses to premium 

receipts, 15$4 per cent.
Percentage of losses to  to tal re

ceipts, 14 per cent.
Percentage of expenses to  to ta l re 

ceipts, 32 per cent.
Mr. Senf was m arried tw enty-three 

years ago to Miss Rhum a Tanner, of 
Frem ont. T hey have one child, a 
lusty youth one year old who bears 
the cognomen of W illiam  Louis Senf.

Mr. Senf is a m em ber of the M eth
odist church of F rem ont, which he 
served tw o years as a trustee. H is 
hobby is m asonry. H e served two 
years as worshipful m aster of Pilgrim

lodge, F. & A. M.; four years as H igh 
P n e s t of FremOnt Chapter, R. A. M.; 
two years as Thrice Illustrious M as
ter of F rem ont Council, R. & S. M. 
H e is also a m em ber of Saladin T em 
ple, O rder of the Mystic Shrine, Grand 
Rapids, 'and M uskegon Commandery, 
Knights Tem plar, Muskegon. H e has 
served F rem ont four years as M ayor 
—1913, 1914, 1915 and 1917.

Mr. Senf is a gentlem an of pleas
ant personality, which enables him  to 
make and retain friends to a rem ark
able extent. He is faithful to  his 
business, loyal to  his policy holders 
and business friends and naturally  de
rives great pleasure in w atching and 
contributing to  the grow th of his 
company, which is gradually assum ing 
a position of im portance in the  busi
ness life of the State.

Opppsed to  the Condon Bill.
D etroit, Jan. 27—Know ing your in

terest in insurance m atters, I am tak
ing the liberty  of drawing your a t
tention to a bill which Senator Con
don has introduced in our Legislature. 
T his bill is intended to prevent arson 
and gives the Fire M arshall authority  
to  prevent the adjustm ent of the loss 
where the cause of the fire is unknown 
until his departm ent is fully satisfied 
that the loss should be passed. A 
close analysis of this bill will show 
that this is not for the in terests of the 
public. In  the m atter of preventing 
arson, it can be quite readily conceded 
that the arsonite, if he so desires, can 
have an alibi prepared and the 
Fire M arshall will be unable to  hold 
up his loss, but the business man 
whose place of busines has been dam 
aged by cause unknown will actually 
be made the victim and will be obliged 
to suffer until the cause m ay be deter
mined by the Fire M arshall. Now it 
m ay be the F ire M arshall has ability 
enough to determ ine in every case 
the cause of the fire, and it may be 
that he has not, but the g reat danger 
in this legislation is that the insur
ance companies will use this as a club 
to  prevent the prom pt settlem ent of 
the loss and finally force the assured 
to an unreasonable compromise.

W e wish to com m ent th at if the in
tention of the Senator is to  prevent 
arson the best prevention in the world 
s better underw riting and inspection 

by the insurance companies. T his is 
what the rates they charge are sup
posed to cover and was one of the 
excuses, for the 10 per cent, raise in 
rates quite recently. A basic cause 
of arson is overinsurance and it is 
possible for anyone to  get as much 
insurance as they please w ithout re
gard for the value of the property  in
sured. If  p roperty  were not over
insured there never would be arson 
because it would be unprofitable, and 
it is obviously unfair for the insur
ance companies to ask the sta te  to 
pull their chestnuts out of the fire 
and perm it them  to  continue in their 
"•reed for prem ium s to w rite as much 
nsurance as they please, and then 

get the S tate to  prevent their paying 
the loss. I am quite sure you will 
agree with me th at th is is a reasonable 
theory  and this legislation should be 
opposed if the business m en of the 
State are to  have adequate protection. 
The one th ing  th a t is due the man 
who has suffered a fire loss is a 
prom pt adjustm ent, especially if he 
:s underinsured, so as to  enable him 
to get back into business and to  pre
vent fu rther loss, and we do not be
lieve th a t the determ ination of these 
oroblem s should be left in the hands 
of employes of the F ire M arshall’s 
office who, unfortunately, through the 
law, are men getting  small salaries, 
unaccustomed to business problem s 
and hardly proper judges on im por
tan t m atters of this kind. T he law 
would also make possible the manipu

lation of the Fire M arshall’s depart
m ent by the insurance companies and 
is very unwise in this respect.

Knowing your influence in the 
State through the medium of your 
paper and believing you are genuinely 
nterested  in the welfare of the in

suring public, the w riter subm its these 
comments for your consideration and 
hopes th a t you will be able to  do 
som ething to prevent the passing of 
a law of this nature.

Archibald R. Campbell.

The United Agency System  ol 
Improved Credit Service

U n i t e ®  J ^ œ n c t
ACCURATE - RELIABLE 

UP-TO-DATE
CREDIT INFORMATION

G E N E R A L  R A T I N G  B O O K S
now ready containing 1,750,000 
names—fully rated—no blanks— 
EIGHT POINTS of vital credit 
information on each name.

Superior Special Reporting Service 
Further details by addressing 

G E N E R A L  O F F IC E S

CHICAGO, - ILLINOIS
j Gunther Bldg. • 1018-24 S. Wabash Avenue

Automobile Insurance
If you insure with an “old tine” company 

you pay 33‘/z%  more than we charge. 
Consult ua for rates

IN TER-IN SU RA N CE EXCHANGE 
of the

M ICHIGAN AUTOM OBILE O W NERS 
221 Houseman Bldg., Grand Rapids, Mich.

OFFICE OUTFITTERS
LOOSE LEAF SPECIALISTS

W ï d u a c Ç o
237-2387tsr' St, »■nr the oriate iGrui Rialti, Miel.

The
Michigan 

Mercantile 
Fire Insurance 

C o.
OF GRAND RAPIDS

will use this space during 
1919.

WATCH IT.

Fire Proof Safes
Why pay for fire insurance and 

then, invalidate it by not keeping 
your annual inventory and record 
of daily sales and purchases in a 
fire proof safe, as provided by the 
policy rider?

We carry a full stock adapted 
to the use of merchants.

Grand Rapids Safe Co. 
Grand Rapids

Bristol Insurance Agency
FIRE, TO RNADO  A N D  AUTOMOBILE

Insurance
FREMONT, MICH.
9

We specialize in Mutual Fire Insurance and represent three of the best Michigan 
Mutuals which write general mercantile lines at 25% to 30% off Michigan Inspections 
Bureau rates, we are also State Agents for the Hardware and Implement Mutuals which 
are allowing 50% to 55% dividends on hardware, implement and garage lines.

We inspect your risk, prepare your form, write your policy and adjust and pay your 
joss promptly, if you meet with disaster. If your rate is too high, we will show you 
how to get it reduced.

Why submit to the high rates and unjust exactions of the stock fire insurance com
panies, when you can insure in old reliable Mutuals at one-half to two-thirds the cost?

Write us for further information. All letters promptly answered.

C. N. BRISTOL, Manager and State Agent.

Assets $2,7M,#M.M Insurance in Force $97,M0,MMa

M e r o t a o t s  Life I n s u r a n c e  Gô i m ï
O ffices—Grand Rapids, Mich.

Has an unexcelled reputation for its

Service to Policyholders
$3,666,161.58

Paid Policy Holders Since Organization
CLAUDE HAMILTON RELr o WTI

Vico-Pres. WM. A. W A T T S  Sec>  °
JO H N  A. McKELLAR President CLAY H. HOLLISTER

Vice-Prea. Tress.

SURPLUS T O  POLICY HOLDERS $479,058.61
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U I l i  t  =

In the Child’s W orld of Fancy.
Few persons realize how nearly 

universal it is for little children to 
have “im aginary playm ates.” T here 
are those who believe that these 
“im aginary playm ates” are real per
sonalities, little folks from the “Spirit 
Land,” sent back, so to speak, to  get 
the benefit of association w ith living 
children that was prevented by their 
untim ely taking out of the world. 
M ost students of child-life who have 
paid a ttention  to this phenomenon 
have regarded it as .merely a stage 
in the developm ent of the child’s 
imagination. I t  has not in fact had 
anything like the a ttention  it should 
have had in view of its nearly univer
sal character. M ost parents, I fancy, 
have either ignored it as “some of the 
children’s foolishness,” or been more 
o r less alarm ed by it as a m anifesta
tion of mental vagary from  which they 
hoped the little people would recover 
in due time. I have known of parents 
who undertook to  “thrash  it out of 
them .” Few indeed have had the wit 
and wisdom to adapt them selves to  
it, fall into the child’s mood and use 
it as a precious m eans of streng then
ing the bond of sym pathy.

Children live in a world of fancy. 
W hatever m ay be the real nature of 
the th ings they see, those things to 
them  are real. Rem em ber that the 
child has had no experience by which 
to  judge the im portance or practical 
relations of w hat they see or imagine. 
Even men and women sixty years old 
m isjudge events, m isunderstand rela
tionships of things, attach absurd im
portance to  their imaginings. How 
m ust it be with a child who has not 
been here long enough to test his 
visions by the standards of observa
tion and experience?

“Father, do you see th at castle 
down in the bottom  of the fountain? 
T h at is where my little playm ate 
lives. She is a princess, you know; 
do you see the castle?”

“N ot exactly the castle, daughter, 
but I  do see other things th at I like 
to  think about, and of course your 
little  princess playm ate is just for 
yourself. I cannot see her either, but 
I would like to  hear about her, and 
about all the things you do together. 
Tell me where you found her.”

T his conversation I overheard last 
summer, and I  thought that father 
was very wise. T he conversation con
tinued a good while after I went to 
another part of the garden. M any a 
m an would have poopoohed the whole 
dream  away into the inner recesses 
of the little g irl’s life. She would not 
have spoken of it again, and the man 
very likely never would have realized 
th at he had locked a door and never

could pass through it again as long 
as he lived.

As I have said, these “im aginary 
playm ates” are exceedingly common 
am ong children. Some children have 
two or three. I know one little girl 
who has a whole family of them. 
In m ost cases the vagary, o r vision 
—call it w hat you please—lasts but a 
year o r so and then fades out, or is 
tram pled out by unthinking ridicule 
or even harsher measures. W hile it 
lasts it is a very po tent factor in the 
life of the child. Quite often the “un
seen playm ate” m ust be consulted be
fore any im portant step is taken. F re 
quently he seems to be a mischievous 
influence; the child attributes any 
form of m isbehavior to the advice or 
instructions of the im aginary child. 
Sometimes it is funny; occasionally it 
is very serious and troublesom e.

W hatever may be the ultim ate o rig 
in or nature of these “unseen chil
dren,” they are alm ost always very 
real to  the child; they fill a place in 
his life, m eet a need of close spiritual 
companionship which he may not be 
able to  supply in the neighborhood 
where he lives. I t  seems to  be m ost 
common with so litary  children, or 
with single m em bers of large families 
who for some reason known or un
known do no t find congenial compan
ionship with their b ro thers o r sisters. 
Som etim es they seem to express and 
satisfy the child’s ideals of appear
ance or conduct which he cannot find 
expressed in the real folk about him.

From  this stage, or w ithout its 
being known to exist, the boy or girl 
m ay later en ter a wholly im aginary 
world, in which he or she dram atizes 
dream s and ideals, or reading perhaps; 
existing all to  himself or herself as a 
K night of the R ound Table, o r a Joan 
of Arc. H e m ay be out in the woods 
stalking Indians—very real Indians to  
him—and perform ing deeds of hero
ism such as never were on land or 
sea. She m ay be holding a queen’s 
court, or living a  social life of which 
her family never has a suspicion. I t 
is not enough to  a ttribu te  this to  some 
vague stage of sex-developm ent; in 
my judgm ent it goes far deeper than 
that, and belongs in the realm  of 
m ind-developm ent and expression of 
things deep-lying in the nature of 
mankind. Soul is developing through 
fancied experiences impossible in the 
dull and uneventful life of reality.

Children are queer little  creatures; 
we older folks do not begin to under
stand them. Generally the tram pling 
of life has obliterated our own mem
ories of what we were and felt and 
did in our own childhood, and we 
trea t each of our children as if w hat

he was doing was som ething new and 
unheard of; whereas in all probability 
every item in his conduct has appeared 
in some form and degree in every nor
mal child that ever was born in every 
time or country o r race under the 
sun.

W e are so stupid in our dealing w ith 
children, when we ought to  be so wise 
and considerate. H ow  few are ade
quate to  the task! I t  is a source of 
constant w onder to  me th a t the 
C reator en trusts the bringing up of 
His children to minds and hands so 
inexperienced. W e grow up all too 
soon. T he hard  world brings us facts 
—or w hat we suppose to  be facts; 
som etim es we learn too late that they 
were no t facts at all—and they blot 
out some things that m ight well re
main with us all our lives.

In our contact with children we 
m ust be very wise and tactful. Most 
of us judge them too harshly, expect 
them  to have the sad and sordid wis
dom of battered  age, and to conduct 
them selves according to the standards 
of the wrinkled and the bald.

Do you ever stop, astonished, at 
the questions of a little child? O ut 
of the many asked in a day o r a week 
there are, if you took the pains to 
notice, some that fairly sweep you 
off your feet. Some of them  are the 
gropings of a little soul, reaching out 
for som ething very real to  him that 
he has not the vocabulary to  define.

W hen the little child reaches out 
for the moon we think it is only the 
desire to  possess the bright th ing  th at 
he sees w ithout any sense of the space 
between. Froebel, in his m other play, 
“The Boy and the Moon,” emphasizes 
the duty of the m other to  feel if she 
can the aspiration of the child for the 
inner and unseen value:

T hen h a ste n  no t to  b reak  th e  spell 
W hich holds h im  in sw eet th ra ll;

T ran s la te  it  ra th e r , th a t  it  seem
In  y ears  to  come no childish d ream  

To be a t  one w ith  all.

If you can come into real touch 
and sym pathy w ith the spirit of the 
child; recognize th a t the u tte r purity  
of the child-soul enables him to see 
som ething th at you are too dull and 
blind to  see, your own soul will ex
pand in the reactions of th at sweet 
confidence; m aybe you will regain 
som ething of that simple purity  of 
childhood which the M aster saw when 
He said “of such is the K ingdom  of 
Heaven.” Prudence Bradish.
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GRAND RAPIDS. MICH.
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Genuine Mapleine Syrup
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A Real Saving
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M ore Food as R esult of the W ar.
W ar requirem ents have tested th o r

oughly Am erican ability to  produce 
food, to  save, and wisely use food, and 
to  sell it fairly in tim es of difficulty.

The Am erican farm er has held to 
his plow as sturdily  as the American 
soldier has stood by his guns on the 
battle  front. By m ore complete co
operation, by im provem ent of average 
practice and equipment, and also by 
longer and m ore severe labor, he has 
increased his production.

Some of this increase has been gain
ed by higher yields to the plowed 
acre; m ore of it, by plowing more 
acres. Pennsylvania has, in 1918, in
creased her plowed land by 300,000 
acres. H er farm ers have done this 
them selves; done it with a diminished 
num ber of hired men, and especially 
of hired young men. Such excess of 
effort could probably not be long kept 
up. Still, it is clear that the present 
man pow er and equipm ent of the 
American farm s are sufficient not only 
to  feed the  present population, but 
also to provide a large surplus for 
export.

T he cry “back to  the land,” so 
often printed in city editorials, may 
be im portant for the living ad just
m ents of the individual, but it does 
not seem to represent a present dan
ger of food scarcity for our city and 
town people. N or does it show a 
present need for large undertakings 
as public cost to make m ore land out 
of m ountains, swamps and deserts.

The farm er has made his extra ef
fo rt in the hope, it is true, of some 
increase in profit; but chiefly because 
of the appeal to his patriotism . He 
didn’t get 50 per cent, ex tra  for over
time. All his hired labor and m ater
ials increased greatly  in cost. The re
tu rns he made to  the Collectors of 
In terna l Revenue have taught him 
m ore about profit and loss than he 
knew before. H e is b e tte r organized 
than ever before. H e has shown that 
he can produce what we need to eat; 
but will probably expect to  be paid 
in the future a little m ore exactly in 
proportion  to  the cost of p ro d u c tio n -  
re tu rn  on investm ent, labor and m a
terials.

People on the average ate a little 
m ore sparingly during th e  war. The 
habit m ay not change at once. T he 
saving of food was large, and th at 
saving was m ore in the kitchen than 
a t the table; that is, by eating  m ore 
of what was form erly throw n away, 
than  by eating  absolutely less food.

T his saving cost som ething, how
ever. I t  was not clear gain. I t  meant 
much m ore care and expenditure of 
tim e by the housewife. The habit 
will no t be w holly lost, but the con
tinuance of the practice will depend 
very much on her estim ate of the 
relative value of her time, and upon 
how much the man of the house and 
the children can be induced to  co
operate to  make her economies w orth 
while. T hese facts will doubtless have 
considerable influence upon the food 
supply and demand in Am erican m ar
kets.

T here has also been a largely de
veloped co-operation for w ar needs 
am ong food m anufacturers and dis
tributers. I t  is to  be hoped th a t this

may continue in such a way as to re
duce the relative cost of these factors 
in food supply to the m utual profit of 
all concerned. May the demand for 
family m arket baskets continue. It 
m eans m ore outdoor exercise for the 
housekeeper and b e tte r buying.

W ith the need for food saving, and 
especially for the reduced consum p
tion of the foods best suited for ex
port, the m aker of novel substitute 
foods called more loudly than ever 
for perm ission to  sell his substitutes 
under the nam es of the things for 
which they were claimed to have sub
stitu te value. W e can honor the skill 
and genius of these investors without 
sacrificing to  their success our com
mon sense or our common honesty.

The business m an’s sense of fairness 
prevailed, and not only the exper
ienced food control official but also, 
with rare  exceptions, the food adm in
is tra to r chosen for reasons of execu
tive repute ra ther than for familiarity 
with food laws, stood firmly for the 
sale of things under their own names 
or under others chosen for the em er
gency and widely explained, so that 
they  afforded little  cover for decep
tion.

In o ther words, war trials have not 
weakened our business honesty in the 
food trade. The w ar time has seen 
m ore consultation and co-operation 
than we have ever before had between 
Governm ent control agencies, pro
ducers and distributers. T he outcome 
is increased mutual confidence and re
spect. The good ought to  continue 
in the future. Jam es Foust,

Food Commissioner of Pennsylvania.

Courage Needed D uring R eadjustm ent 
Period.

D uring the period of the war the 
food industry was considered a public 
servant and it was natural to expect 
the m anufacturer of food products and 
the wholesale and retail grocery dis
tribu ters to  voluntarily co-operate 
with the Governm ent to accomplish 
the necessarily remedial m easures in 
order that the people m ight not suffer 
for lack of proper food, and at the 
same tim e assist in supplying suffic
ient food to our struggling  Allies in 
the g reatest crisis of the world’s his
tory.

The three branches of the grocery 
trade loyally enlisted in the w ar and 
the cheerful co-operation which they 
have given to  the Food A dm inistra
tion during the past several m onths 
has excited the adm iration of all who 
have kept in touch with the severe 
but necessary regulations which have 
been imposed upon them.

T he m anufacturer has been depriv
ed to a large extent of sufficient raw 
m aterials, confronted with great dif
ficulties of transportation , and with 
an exceedingly high m aterial and la
bor cost he has done his best to ab
sorb the additional cost of m anufac
turing  and has m anfully tried in every 
way to  keep costs down in order that 
his products m ight reach the dealer 
a t the lowest possible price consistent 
with only a fair m argin of profit.

T he m anufacturer has in every way 
striven to  co-operate with the Gov
ernm ent in spreading the gospel to  the 
consum er of eating  wisely, elim inating

waste, and d istributing inform ation 
leading to the conservation of food 
products. He has generously con
tributed  of his advertising space in 
the newspapers and periodicals to 
ward this m ost desirable end.

All branches of the grocery trade 
recognized that the w inning of the 
war did not rest en tirely  upon the 
shoulders of our brave soldiers at the 
front but equally upon those of us 
who stayed at home.

The idea that there m ust be depres
sion afte r the w ar m ust be avoided or 
overcome. R eadjustm ents m ust be 
m et in the same spirit of patriotism  
as existed during the change from a 
peace to  a w ar "basis. W hy cannot 
there be greater co-operation between 
cap tal and labor and possibly the 
Governm ent during this transition 
from war to  a peace basis?

If, as Secretary Lane suggests, our 
great natural resources which have 
been neglected all of these years can 
be developed, much will be accom 
plished tow ard overcom ing this un
employm ent which we shall have in 
a large measure very shortly, if indeed 
it has not already appeared to  a con
siderable extent.

Let us build our necessary high
ways, drain our swamps and water 
our deserts. Further, and of great 
im portance, give our railroads assist
ance in order th at proper m aintenance 
and extensions can be made. AH of 
these activities will require vast num 
bers of men to  perform  them. W e 
m ust become active now and not wait 
to see how things will turn out.

fear of w hat may happen. W e are 
concerned too much w ith the ques
tions of: “W ill wages be lowered?” 
and “will prices come down?” and 
w hether or not there is going to  be 
any profit in the business we are run
ning. The man who expects to  sell 
m ust also buy, and if this reciprocal 
action is entered into with the proper 
degree of judgm ent and not influenced 
too much by overcaution, business 
will soon in a very few m onths re
sume its norm al and profitable con
dition.

W e find ourselves a t the close of 
the war, m ore prosperous than  ever. 
W e have been taught th rift—m any 
people have saved who have never 
before laid aside any money. W e 
possess L iberty  bonds and W ar Sav
ings stamps, and capital will now be
come more and m ore available for 
developm ent of industry, domestic 
and foreign trade.

W ith all of these favorable condi
tions let us approach the read just
m ent period with the confidence nec
essary to  bring about a successful and 
profitable 1919. W illiam  L. Sweet,

President Am erican Specialty M an
ufacturers’ Association.

Let us not qualify our views with 
“I guess,” “I  fancy,” “I t  seems to 
me,” or o ther prefixes of the nature 
of these, as they tend to  weaken our 
influence and standing with others.

T hat incurable disease known as 
“inflammation of the ego,” is due to 
the idea that one’s own view of this 
or of th at is the only correct one.W e are too liable to be moved by

FO R  R E N T
23,000 Square Feet of Floor Space in the

LEONARD INDUSTRIAL BUILDING
Corner Ottawa Street and G .R & I.R .R. G ood daylight. Steam Heat. 
Gas, Electric Light and Pow er Modern C onveniences. Freight and 
Passenger Elevator Service. Railroad Siding and Team  Track. 
Sprinklered against Fire Loss. Cheap Insurance and Nightw atch  
Service.

A ll the facilities o f a large manufacturing plant are offered you  
here for a nominal sum. Building n ow  is expensive and you may 
need the capital in your business.

Space may be divided if desired. Apply on the premises to

Wm. S. DeGroot, Mgr.
17-27 Ottawa Ave. N . Grand Rapids, Mich.
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M ichigan R etail Dry Goods A ssociation. 
P res id en t—D. M. C hristian , Owosso. 
F ir s t  V ice-P res iden t—George J. D rat*, 

M uskegon.
Second V ice-P residen t—H. G. W end- 

land, B ay City.
S e c re ta ry -T rea su re r—J . W . K napp, 

Lansing.

Markets Are Weaker and Bottom Is 
Near.

The im portance of guarantees to  
the jobbing trade a t this time is again 
emphasized in a le tte r sent out to  the 
W holesale D ry Goods Association 
and printed in another section of this 
issue. Some of largest selling organ
izations have shown them selves will
ing to  give guarantees th at will pro
tect jobbers through the delivery and 
invoicing periods, and it rests with 
the jobbers them selves to give active 
proof of com m endation of this policy 
by placing orders, if they really be
lieve all they say of the necessity for 
guarantees.

Business thus far has developed 
some curious features grow ing out of 
the adoption of this new policy. Some 
of those who pleaded hardest for 
guarantees and finally secured them  
have not bought nor placed their o r
ders, while others who were hesita t
ing about buying, and would not ask 
unusual favors in trading, have been 
quick to take advantage of w hat they 
consider a sure th ing  in m erchandising 
for the next seven or eight m onths. 
These la tte r are going to  be sure of 
getting  m erchandise prom ptly, and 
that to  them  is the im portant thing, 
in th e ir1 view of the outlook.

If some of the large mills th a t are 
beginning to  curtail production do not 
resum e full operations for a m onth 
o r two they will avoid the danger of 
accum ulating m erchandise a t high 
prices for which they have no ready 
m arket. By that time they figure that 
jobbers will have found them selves 
again and will be able to put down 
business th at will ensure regular, if 
not full, operations.

Several m erchants say th at it is of 
no avail now to preach patriotism  or 
reconstruction duties to  jobbers, who 
are confronted w ith lower prices 
w ithout guarantees. O thers say that 
in some form or o ther all sellers will 
have to  p ro tect their custom ers 
against declines if they expect to  se
cure from  them  a t th is tim e the vol
ume of advance orders necessary in 
planning a m anufacturing output for 
a season. T he houses which have 
guaranteed prices are beginning to 
feel very confident of getting  all the 
business they  will care for in the first 
six m onths of th is year on all fabrics, 
and th is has been so well determ ined 
th a t they  no longer propose to  hold 
out a guarantee to  those who are

shopping with o thers to  get special 
advantages from  it.

In the gray goods and yarn  m ar
kets prices are weak and trade is 
light. T he converters are afraid to  
move ahead, they say, and, according 
to their explanation, they are aw ait
ing action on finished goods sales be
fore making further com m itm ents on 
unfinished goods. The jobbers are 
doing business now on lower and 
closer prices than for some time, and 
they find that retailers are ready to 
move when they are assured th at a 
bottom  price has been named to  them  
by a reputable seller.

T he ,silk industry is upset by the 
labor uncertainties both as to a th rea t
ened strike a t Paterson for shorter 
hours and by the strike am ong dress 
and waist workers.

On wool goods some agents have 
taken the bull by the horns and are 
m aking low er prices and giving com
parisons to  buyers to show w hat is 
being done.

Jobbers’ Guarantees Again Being 
Urged.

The N ational W holesale D ry Goods 
Association has sent the following 
circular to  the m em bers:

Many m em bers of this Association 
would approach the p resen t m arket 
with a g reater degree of confidence 
if a larger num ber of m anufacturers 
would agree to accept orders subject 
to a re-adjustm ent of prices should a 
decline occur.

D istributers with the best in terests 
of the  country a t heart desire that 
business should not be slowed up be
cause of uncertainty concerning prices 
compelling a policy of “peddling ou t” 
stock in small quantities w aiting for 
the m arket to  assum e a definite shape.

One of the  m em bers is sending a 
letter, as per attached copy, regard 
ing the price situation to  the prom 
inent m anufacturers with whom he 
deals, and is finding th a t this le tte r is 
meeting w ith a very satisfactory re
sponse.

The general expression in the trade 
is that business m ust go forw ard and 
that the patriotic  th ing  to  do a t this 
time is to  make every effort tow ard 
keeping the factory fires burning in
stead of holding off in a business way 
until we have a considerable degree 
of unem ploym ent.

Therefore, the im portance of this 
subject transcends a m ere adjustm ent 
of buying policy between the d istrib
uters and m anufacturers and assum es 
a N ational im portance in avoiding the 
very serious disturbance which m ight 
result from  the developm ent of Bol
shevism grow ing out of unemploy
m ent through a spread of business un
certainty.

Consequently, in the in terest of 
stability and of a continuance of sa tis
factory conditions in th is country, we 
urge th at the m atter be taken up with 
the m anufacturers.

The copy of le tter w ritten  by a dis
tribu ter to  a m anufacturer regarding 
readjustm ent of prices by the m anu

facturer in the event th a t a decline 
occurs reads as follows:

Like m ost o ther buyers we are try 
ing to grope our way through the 
p resent uncertainty as to  what prices 
are going to  be and replenish our 
stock w ithout inviting losses from  
possible declines.

Your in terests and ours are identical. 
I t  is very desirable th a t this elem ent 
of uncertainty be removed, so th at 
buying can sta rt as soon as possible.

I t  would be helpful to  industry as 
a whole if as m any m anufacturers as 
possible would announce their policy 
to r 1919 and their prices guaranteed 
against decline for a year or six 
m onths or ninety days, or as long a 
period as seems to them  feasible. I t  
would be helpful to all of your trade 
if you would take your custom ers into 
your confidence and let them  know 
your attitude.

In  this way the incentive to  w ith
hold ordering  would be removed in a 
g reat m any instances and if broadly 
adopted such steps would have very 
beneficial results tow ard opening up 
and stabilizing business.

W e would be glad to receive your 
opinion on the subject, together with 
such com m ents on the situation in 
your particular lines as will enable 
us to  co-operate with you to our best 
m utual advantage.

Wanted to Keep the Spoils.
T he old colored man was incrim 

inating himself when the judge said: 
“You ought to  have a lawyer. 

W here’s your lawyer?”
“Ah, ain’t got no lawyer, jedge.” 
“Very well, then,” said his honor, 

“ I ’ll assign a law yer to  defend you.” 
“Oh, no, suh; no, suh! Please don’t 

do dat!”
“W hy not?” asked the judge. “ I t 

won’t cost you anything. W hy don’t 
you w ant a law yer?”

“W ell, jedge, Ah’ll tell you suh. 
H it’s dis way. Ah, wan’ tah  enjoy 
dem chickens m ahse’f.”

Signs of the Times
Are

E lectric Signs
Progressive merchants and manufac

turers now realize the raise of Ciecfric 
Advertising.

We furnish you with sketches, prices 
and operating cost for the asking.

THE POWER CO.
Bell M 7 9 7  C itizen s « 4 1

The Book of 
Plain Prices
A ll the prices in “ OUR  

DRUMMER ’’ catalogue are 
net and guaranteed for the 
time the catalogue is in com 
m ission. M oreover they are 
expressed in plain figures. 
T his means that the man 
buying from “ OUR DRUM 
MER ” buys w ith  the com 
fortable assurance that he 
know s exactly  w hat he is 
doing. If you  are a m er
chant and have not the cur
rent number of this cata
logue near you  let us know  
and one w ill be sent.

Butler Brothers
Exclusive Wholesalers ol 

Geoeral Merchandise

New York Chicago  
St. Louis M inneapolis 

Dallas

Laces and Embroideries
For Spring

We take special pride this season in showing our 
handsome line of St. Gall and Venise Edges in open stock 
and assortments.

We have prepared for a big season on Embroideries 
and can therefore supply your wants'with merchandise 
at prices that are attractive.

| Quality Merchandise—Right Prices—Prompt Service

Paul Steketee & Sons
WHOLESALE DRY GOODS GRAND RAPIDS, MICH.
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REALM  OF T H E  RETAILER.

Marked Difference Between Merchan
dising and Muddling.

F o r some weeks I have been de
voting m y Realm of the R etailer ar
ticle exclusively to  the exposition of 
some phase of the fire insurance prob
lem, but this week I have enough 
m atter to  fill that departm ent w ithout 
w riting much on the subject which 
has long occupied a prom inent place 
in my thoughts and aspirations in be
half of the retail m erchant, in my ef
fort to unchain him from  the chariot 
of the fire insurance combine. There 
never was a tim e when there was so 
much in terest in the subject on the 
part of the retail m erchant as now 
and I confidently look forw ard to the 
time when practically all the desirable 
m ercantile risks in this S tate will be 
carried by m utual companies.

Realizing, as I do, how hum iliated 
V  stock companies are over the loss 

of the best paying portion of their 
bus'ness to the m utual companies, it 
would not surprise me to see them  
send a gang of ag ita to rs into the 
State to  create prejudice in the m inds 
of the m erchant against the m utual 
companies and the men who are re
sponsible for their existence and m an
agem ent.

Now th a t the boys are returning 
home from  the camps and overseas, 
the great scarcity of clerks which 
ham pered m erchants so seriously for 
several m onths is a th ing  of the past. 
U nfortunately, the boys in many cas
es come back with exalted ideas of 
their earning power, based on the  out

rageous wages which were paid war 
w orkers on Governm ent con tracts for 
a short time during the stress of war. 
Of course, such wages were so highly 
inflated th at they were punctured the 
day the arm istice was signed and will 
probably never be repeated again in 
this country except in the event of 
war—and not even then if we happen 
to  have a business adm inistration at 
the tim e the war occurs. I t  is, there
fore, the part of wisdom for our sol
dier boys to  drop back into their posi
tions with as little friction as possi
ble and show th at they can be pa
trio ts in peace as well as in w ar by 
doing their part to assist in the  re
storation of norm al conditions, to  the 
end th a t the m ercantile business of 
the country may be safely re-estab
lished on a legitim ate and conserva
tive basis. The sooner this consum
m ation is brought about the better 
it will be for all concerned.

On one of my trips to  Coopersville 
I urged the good people of th at town 
to make some m ovem ent tow ard pav
ing the main street of the village. I 
am pleased to learn that such a move
m ent is now on foot.

In  m y anxiety to  boost mutual fire 
insurance, I have not forgotten my 
pet hobby, turn-over, which has not 
been referred to  in these columns for 
some weeks. O nly a day or two ago 
I received a le tter from  a m erchant 
in a town less than 100 miles from 
Grand Rapids whose sales during 1918 
were $32,000 from a stock which in
ventoried $26,000. H e w rote th at he 
wanted a m erchandiser to  m anage 
the business. In my reply, I plainly

told him th at I thought he was mis
taken—th at what he w anted was a 
m uddler and not a m erchandiser; that 
a m erchandiser would reduce the stock 
to $10,000 w ithout reducing the sales, 
o r he would increase the  sales to  $75,- 
000 w ithout increasing the stock. Now 
that norm al tim es are re tu rn ing  and 
m erchants m ust face different condi
tions than those which confronted 
them  during the feverish days of war, 
they would do well to  think hard  on 
the  subject of turn-over and get their 
houses in order for the era of fierce and 
unrelentless com petition which is 
com ing as sure as there  are stars in 
heaven. E. A. Stowe.

W hat the Hat Man Says.
Business in the exclusive ha t trade 

for men and women is reported good, 
people buying a t any price, and ship
m ents scheduled for February  hur
ried up for January  to m eet the big 
demand for an early supply. T here 
is noth ing new in the straw  hats 
which will be w orn in the summer. 
T hey were all made under the Gov
ernm ent restrictions and there has 
been no change as yet. I t  is reported 
that the stiff hats for men m ay come 
in again. T ailored hats for women 
have been strong  during the last two 
years. W hether the fact th at the 
m any women w earing uniform s have 
looked well in the trig  styles will re
sult in the continued w earing of the 
simple hat or w hether there will be 
a reaction of favor of furbelows and 
m ore fluffy styles no one knows, the 
ha t man says, except the wind which 
blows public opinion, and it can never

be told where th at comes from or 
which way it will go.

Weather N ot Good for Mufflers.
T he continued warm w eather so 

far this season has to  some extent 
affected the sale of m en’s mufflers. 
The salesmen on the road are sending 
in reports to  the effect that the orders 
now being taken for these goods are 
som ewhat sm aller than those received 
last year. R etailers are also com
plaining about the price, and many 
are buying ju st enough m erchandise 
to carry them  through the season.

Sales of W omen’s Neckwear.
In  the wom en’s neckwear trade 

there is a brisk demand for stocks 
and jabots. Lace collars in filet and 
point de venise are selling well, both 
singly and in collar and cuff sets. 
Some very good advance orders have 
already been taken for these lines. In  
connection w ith p leatings and ruf- 
flings, some of the neckwear houses 
are showing organdie, chiffon, and 
net flouncings in m any styles 
for graduation and comm encement 
dresses.

New Life.
W ritte n  fo r  th e  T radesm an .

T he w a r is done,
P eace  h a s  begun,
T h ere ’s endless reconstruction ,
I .e t all a rise  
A nd organize
To save w aste , loss and ruction.

L ess levity.
M ore brevity ,
M ore harm ony, less strife ,
C lean house and  city  
An end to  pity .
Peace  calls fo r a  N E W  L IFE .

Joseph  M einrath .

SERVICE QUALITY

In Harmony with Market Conditions
For three years past the record of the dry goods trade has been a history of steady and progressive 

advances in nearly every line.
Now the turning point has come. Some lines are marked by an upward tendency, but many lines 

show a shrinkage, due to the action of the manufacturers in announcing lower prices for future deliveries* 
Like all other houses in the dry goods line, we have goods bought and sold at the old prices. It will be our 
aim to keep our prices at all times in harmony with market conditions. This is all any jobbing house 
can be expected to do under the circumstances, and this will be the settled policy of the house until such 
time as staples reach their normal level again. We shall have one or more buyers in the Eastern markets 
constantly for the next few weeks and urge our customers to make it a point to visit the Grand Rapids 
market as often as possible, so as to keep in close touch with the trend of the market.

Grand Rapids Dry Goods Co.
Exclusively W holesale Grand Rapids, Michigan

QUALITY SERVICE



20 M I C H I G A N  T R A D E S M A N J a n u a ry  29, 1919

M ichigan P ou ltry , B u tte r and Egg A sso
ciation.

P res id en t—J. W. Lyons., Jackson. 
V ice-P residen t—P a tr ick  H urley, D e

tro it.
S ecre ta ry  and  T rea su re r—D. A. B en t

ley, Saginaw .
E xecu tive  C om m ittee—F. A. Johnson, 

D e tro it; H . L. W illiam s, H ow ell; C. J. 
Chandler, D etro it. __________

Complete Exhaustion of Dried Fruit 
Feared.

According to  M anager Coykendall 
of the Prune and Apricot Growers 
Association there is going to  be a 
famine in dried fruit after April 1. In 
a statem ent made to  a Pacific Coast 
paper, he does not expect that there 
will be a pound of dried fruit left in 
the country after April 1. Mr. Coy
kendall usually has a p re tty  fair idea 
of w hat he is talking about, but he 
may have made the statem ent in a 
figurative sense and with due ap
preciation of the significance of the 
date when this calam ity was to befall 
the Nation. T here is no denying the 
fact, however, th at dried fruit is 
scarce nor the additional fact that 
there has been an active export de
mand for it in the .past fortn ight. The 
high prices to which fruit has ad
vanced are a ttrac ting  offerings from  
unexpected sources, but it is im por
tan t to note that thus far this week 
there has been a slowing down in the 
actual am ount of export business ac
complished. W hether the export de
mand up to this tim e has been m erely 
a flash in the pan or w hether this is 
iust a m om entary lull rem ains to  be 
seen, but there is a growing feeling 
am ong conservative operators that 
there has been a good deal m ore en
thusiasm  shown in regard to export 
business than the conditions actually 
w arrant. I t  will be in teresting  there
fore to  note what the developm ents 
will actually reveal in this regard.

No Poultry Restrictions This Year.
The Food A dm inistration announc

es th at the rule against selling hens 
or pullets in the spring of 1918 will 
not be operative during the egg-lay
ing season of 1919. T his rule was 
designed to  prevent excessive slaugh
ter of poultry  at a tim e when flocks 
were being dangerously reduced on 
account of the high cost of feed an.i 
the country  needed all the eggs that 
could be produced. The prohibition 
accomplished all the purposes it was 
designed to  meet, and although there 
was considerable p ro test in some 
quarters, the benefits have become ap
parent. T here are m ore hens in the 
country  now than ever, there is a con
siderable am ount of poultry  in s to r
age and egg prices are such as to 
lead to  the m aintenance of flocks. 
Feed is lower than it was last spring 
and eggs are selling for more. The 
specialized poultry  farm ers are m ak

ing a profit. The announcem ent is 
made at this time th at the rule will 
not be in force this year in order to 
forestall tem ptation to  flood the m ar
ket by those who m ight wish to avoid 
such restrictions.

The Tomato and Com Pack.
Much surprise was occasioned in 

trade circles at the inform ation which 
came out as to  the official statistics 
on the corn and tom ato pack. Instead  
of some 20,000,000 cases of tom atoes, 
the figures compiled by the  Food Ad
m inistration and the National Can- 
ners’ Association jointly, indicate only 
15,882,372, as against 15,076,074 in 1917 
and 13,142,000 in 1916, with 1915 at 
8,469,000 and 1914, the year of the 
opening of the war, at 15,222,000 
cases.

The corn figures showed 11,721,860 
cases, as against 10,802,952 in 1917 
and 9,130,000 in 1916. In  corn, Maine 
led in the increased crop, alm ost 
doubling her output, followed by 
handsom e increases in New Y ork and 
Indiana-. T he norm ally large corn 
states made but slight changes and the 
sm aller producers showed a real de
cline.

M aryland made strong  additions in 
tom atoes, as did New Jersey, Indiana 
and O hio and U tah, but California’s 
output was very short, as was New 
York, Missouri, Illinois and Kentucky.

Bean Situation Unsettled.
T he situation in beans in California 

according to the m anager of the Ven
tura  Bean G row ers’ A ssociation is 
complicated and uncertain, largely be
cause of reported  probable action on 
the p art of the Governm ent in releas
ing large quantities of foodstuffs to 
packers and canners. T his has throw n 
a scare in to  w holesalers and jobbers, 
who fear that such action m ight p re
cipitate a price slump in all lines. 
W hile this fear is lessening, the  V en
tura Bean G row ers’ A ssociation m an
agem ent is inclined to  expect a grad
ual decline in prices. T he California 
Lima Bean G row ers’ Association re
ports th at it has thus far realized only 
one-half of the value of its crops and 
that buyers are indifferent because of 
the wide difference betw een prices of 
small beans and limas.

Open Letter to Retail Grocers.
Cadillac, Jan. 25—Before me this 

m orning is a copy of rem arks made 
by the Secretary of A griculture, D. F. 
Houston, a t a conference of editors 
of agricultural journals held a t W ash
ington, Nov. 20, 1918, wherein he made 
this statem ent:

Another task remaining in the 
field of finance is to provide a proper 
system of personal credit unions, es
pecially for the benefit of individuals 
whose financiaA circumstances and 
scale of operations make it difficult

for them to secure accommodations 
through ordinary channels.

The foundation for effective work 
in this field is the promotion of CO
O PER ATIV E ASSO CIATIO N in 
general-associations of people who 
have a very definite difficulty to  over
come.

T he Retail Grocers and General 
M erchants’ Association of Michigan 
has labored steadily to advance this 
m ovem ent and will continue its efforts 
to the lim it of its powers and avail
able funds, but in order th a t the work 
m ay be productive of m ore imm ediate 
results your co-operation is of the 
m ost vital importance, as it is only 
through the wisdom and generosity 
of yourself and others of the be tte r 
class of m erchants that we can hope 
to elevate the standard of those who

are pulling the reputation of the retail 
grocer down into the mire, in spite 
of the fact th a t he has been character
ized as the m ost im portant m an in 
business.

I feel sure th at if you could see the 
need of prom ptness in doing the 
work, as it is seen by the  officers 
of this Association, you would no t lay 
aside th is letter until you had taken 
the necessary steps tow ards taking 
an active part in the w ork by becom 
ing a member. Y our in terest in the 
work with even a le tter of enquiry 
will be appreciated. I can then mail 
you a copy of the convention p ro 
gramme, which is now in the p rin ter’s 
hands.

This year Saginaw is the convention 
city and the dates are Feb. 18, 19 
and 20. J. M. Bothwell, Sec’y.

WE BUY AND SELL
Beans, Potatoes, O nions, Apples, C lover Seed, T im othy  Seed, Field 
Seeds, Eggs. W hen you  have goods for sale or w ish  to  purchase 

W R ITE , W IR E  OR T E L E PH O N E  US

Both Telephone* 1217 M oseley Brothers, GRAS2JM KM 83

1 7  W e B uy 1[7  W e Store 1[?  W e Sell
H / G G S  JL L / G G S  JH / G G S

W e a re  a lw ays In th e  m ark e t to  buy FR ESH  EGGS and fre sh  m ade 
DAIRY BU TTER and PACKING STOCK. S h ippers will find It to  th e ir  
In te res ts  to  com m unicate  w ith  us w hen seeking an  ou tle t. W e also offer 
you ou r new m odern fac ilities  fo r  th e  sto ring  of such  products  fo r you r own 
account. W rite  us fo r ra te  schedules covering s to rag e  ch arg es , e tc . W E 
S E L L  Egg C ases and Egg C ase m a te ria l of all k inds. G et o u r quo ta tions .

K E N T  STO RA G E COM PANY, Grand Rapids, Michigan

SERVICE P I O W A T Y  QUALITY

Largest Produce and Fruit Dealers in Michigan

NutMmsmme NutMhbumk

All Nut Margarines are NOT alike.
Farrell’s A -l brand ha* stood the  suprem e test.

(The sum m er test.)

M. P iow aty & Sons of M ichigan
M AIN OFFICE, G R A N D  RAPIDS, MICH.

Branches: Saginaw, Bay C ity, M uskegon, Lansing, Jackson, Battle 
Creek, Kalamazoo, Mioh., South Bend and Elkhart, Ind.

E. P. MILLER, President F. H. HALLOCK, Vice Pres. FRANK T. MILLER. Sec. sod Tress

M iller M ich igan  P o ta to  C o .
WHOLESALE PRODUCE SHIPPERS

Potatoes, Apples, Onions
Correspondence Solicited

Wm. Alden Smith Bldg. Grand Rapids, Mich.

Onions, Apples and Potatoes
Gar Lots or Less
We Are Headquarters 

Correspondence Solicited

4*
Vinkemulder Company

GRAND RAPIDS MICHIGAN
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Programme Prepared For the Sagi
naw Convention.

The T w enty-F irs t Annual Conven
tion of the Retail Grocers and General 
M erchants’ A ssociation of M ichigan 
will be held Tuesday, W ednesday and 
Thursday, Feb. 18, 19 and 20, a t Sagi
naw.

Im m ediately on your arrival in the 
city report a t convention headquarters 
and register, receive badges, theater 
and banquet tickets. On receipt of this 
program m e please use the coupon a t 
the bottom , as it helps the comm ittee 
a g reat deal in their preparations if 
they know about how m any to expect. 
Yours is the one they want. Please 
do not th ink  the o ther fellow will be 
enough. You will be the life of the 
whole convention if you are the only 
one there. M oney is made up of lit
tle bits of m etal; good m ethods for 
getting  m oney are made up of little 
bits of ideas. You may furnish the 
b it th at will help the o ther fellow. 
He may furnish the bit th at will help 
you.

Tuesday.
9 a. m. R egistration and reception of 

delegates a t auditorium  lobby. 
1:15 p .m . M eeting called to order by 

C. G. Christensen at Banquet 
H all Auditorium.
Song, America.
Invocation, Rev. N. S. Bradley. 
Address of welcome, M ayor 

H. F. Paddock.
Response, President W . J. 

Cusick, Detroit.
2 p. m. Roll call of State officers.

R eport of State President, W.
J. Cusick, Detroit.

R eport of State Secretary, J.
M. Bothwell, Cadillac. 

R eport of S tate T reasurer, C.
W . Grobe, Flint. 

Appointm ent of Com mittees 
on Credentials, Resolutions, 
W ays and Means, O rder of 
Business, Auditing, L egis
lative, By-Laws, Insurance, 
Press.

3 p. m. R eports of local secretaries.
4 p. m. Amendrrients to  by-laws.
7 p. m. Reception at Bancroft H otel

banquet hall.
8 p. m. Address, S. M. Roth, Chicago.
9 p. m. T heater party.

W ednesday.
8 a. m. Convention called to order.

R eport of Credentials Com
mittee.

Rules of order.
8:30 a .m . Problem s that affect your 

business, general discussion. 
If  you have a question to ask 
that you would like discussed. 
Send question to the Secre
tary  and it will be brought to 
the floor of the m eeting for 
discussion.

9 a. m. P reparing  for income tax re
turn.

10 a .m . Value of D airy and Food D e
partm ent to  the grocer. 

11a.m . W hy the jobber is necessary. 
11:15 a. m. M utual fire insurance, W m. 

A. Haan, Grand Rapids.
2 p. m. V isiting jobbing houses.
6:30 p .m . Banquet a t Auditorium  

banquet hall.
Thursday.

9 a. m. The G rocer’s G reatest Need, 
John A. Lake, Petoskey.

9:30 a .m . Roll call of comm ittee
chairmen.
R eport W ays and Means 

Committee.
R eport Auditing Committee.
R eport Committee on R eso

lutions.
R eport Insurance Committee.
New business.
Unfinished business.

1 p. m. Convention called to order.
Unfinished business.
E lection of officers.
Selection of next Convention 

City.
I t  is highly im portant in order th at 

the m ost good may result th a t you 
express yourself on some phase of 
the retail business. T he thought that 
you m ay express m ay be just the one 
th at will help som eone else.

D on’t hide your light under a 
bushel.

Fill out, sign, tear off and mail the 
attached coupon. The Committee is 
anxious that you have a pleasant and 
profitable time.

Q uestions that you would like dis
cussed a t the convention enum erate 
here. T hen sign and mail to the 
Secretary.

W ill you attend convention?................
yes o r no

Signed . . .  ...........................................

Address ...............................................

Local Arrangements For the Saginaw 
Convention.

Saginaw, Jan. 27—The tw enty-first 
annual convention of the Retail Gro
cers and General M erchants’ Associa
tion of M ichigan will be held in Sagi
naw, Tuesday, W ednesday and T hurs
day, Feb. 18, 19 and 20, and will be 
known as the victory convention.

I t  is of the g reatest im portance to 
every grocer and retail m erchant in 
the State to be present. The war 
brought m any reconstruction prob
lems and peace time has brought a 
resultant num ber of broad problems 
which faces every retailer each day. 
These problem s will constitute the 
chief them e of the convention and 
men who are big and broad enough 
to apprehend what the tim es are p ro
ducing in the way of contingencies 
are on the program m e.

The Saginaw convention will be 
thoroughly instructive in the good 
that it has aimed to bring to  those 
who attend. A t the same time there 
will be enough entertainm ent to  sa t
isfy the m ost exacting.

The Saginaw Retail G rocers’ As
sociation, at a well attended and en
thusiastic m eeting of its Executive 
Com mittee last W ednesday night, a r
ranged m any of the details for the 
State convention.

T he sessions will be held in the 
spacious banquet room  of the Audi
torium . T his building is located in 
the heart of the city, w ithin a block 
of the hotel district, and it is the 
largest auditorium  of its kind in Mich
igan.

The first night there will be a thea
te r party  and the second n ight the 
annual banquet.

The following com m ittees have been 
named to have charge of the Saginaw 
details :

Executive—Chas. Christensen, chair
m an; Ludwig E. Schwemer, V ictor J. 
Tatham , Louis Yuncker, O tto  M. 
Rohde.

Reception—Louis Yuncker, chair
m an; V ictor J. Tatham , John Doerr,

A lbert G. Ham mel, Ed. Schust, Fred 
J. Fox, O tto  Steinbauer, M. J. H art, 
J. W . Symons, Geo. A. A lderton, Wm. 
H. Pendell, W. C. Cornwell, D. A. 
Bentley, F. J. W olfarth , W m. Jasper, 
W m. Atkins, J. J. Bradley, W m. Bix- 
by.

E ntertainm ent—Ludwig E. Schwe
mer, chairm an; Chester M. Howell, 
Dan Troy, Thos. C. Ryan, Chas. 
Kretchm er, Jas. Sparling, W m. Lands- 
kroener.

R egistration—Jas. Sparling, chair
man; Miss Mamie L. Johnson, Louis 
Yuncker, V ictor J. Tatham .

Banquet—F. W . Perry, chairman.
Program m e—Ludwig E. Schwemer, 

chairm an; Chester M. Howell.

W hen a wise man reaches the top 
of the ladder he immediately proceeds 
to batter down the hatches.

T I P * «
IT

fSÇSi SELLS!
' l r  « /  '1.... Nationally \ g j g j

. MM $ Advertised

• - -*t
fïStfi Jap Rose Soap

T his N ew  Metal
‘VSP Display Rack

f.SSr\ ATTRACTIVE—holding just 12 cakes

*»»**£» tonned Jap Rose Soap.
S e n t F ree  w ith  an  O rd e r  o f

T w o  B oxes o r  M ore

JAMES S. KIRK & CO.
BESJ CHICAGO

SANITARY REFRIGERATORS
F o r All P u rp o ses  
Send- fo r  C a ta lo g  

M cCRA Y  R E FR IG E R A T O R  C O .
944 L ake S t. K endallv ille . Ind.

Knox Sparkling Gelatine
A quick profit maker 

A steady seller Well advertised 
Each package makes 

FOUR PINTS of jelly

Ask about ou r w ay
BARLOW  BROS. Grand Rapids. Mich.

M oney Saved by Buying Your

EGG TESTER
o f

S. J. FISH CO..
Write for catalogue. Jackson, Mich.

Bel-Car-Mo
Peanut
Butter

Last W ord in 
Bread Spreads

— Your Jobber

Wasting on Wintry Dags
—is often dangerous for your customers. If 
they use ordinary soaps, perspire over steam
ing washboilers, and then go out in the frosty 
air. they are very apt to take cold.

FELS-NAPTHA SOAP
eliminates this risk. No boiling water is nec
essary. Feis-Naptha saves fuel and health.

Push Fels-Naptha Soap. There isn 't a 
product in your store that gives customers 
greater satisfaction.

Fels & 
Co.

Philadelphia,
Pa.

C O LE M A N  (B™°d>
Terpeneless

L E M O N
and Pure High Grade

VANILLA EXTRACTS
Made on ly  by

FOOTE & JENKS
Jackson, Mich.

Arsenate of Lead, Paris Green,
Arsenate of Calcium, Dry Lime Sulphur. 

Our prices will interest you.

Reed & Cheney Company
Grand Rapids, Michigan

M O O R E ’S
D.U. Brand of Vanilla and Lemon Flavoring

Is one of the many grades of Vanilla and Lemon 
Extracts or Flavors we make. For general use 
we recommend you to consider our D. U. BRAND 
for the following five Big REASONS—

(1) The largest bottle consistent with quality.
(2) Tastes “Just a little better.”
(3) Positively guaranteed against heat or cold.
(4) Consumers get into the habit of asking for this brand.
(5) Grocers find it increases their sales and attracts new customers to the store.

If you are selling this brand, you know the above is true, If you have 
never sold our line, try it and you will be convinced.

THE MOORE COMPANY, Temperance, Mich.
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M ichigan R etail H ard w are  A ssociation. 
P res id en t—John  C. F ischer, A nn  A rbor. 
V ice-P residen t—Geo. w . Leedle, M ar

shall.
S ec re ta ry —A rth u r  J .  Sco tt, M arine 

City.
T rea su re r—W illiam  Moore, D etro it.

You Can Boost Sporting Goods Sales 
in 1919.

W ritten  fo r th e  T radesm an .
W ith the new year ju st nicely un

der way, it is a good time for the 
hardw are dealer to look ahead and 
lay his plans for the  entire  year. 
In  this planning the sporting  goods 
departm ent should receive its share 
of attention.

T he demand for these lines should 
be better in 1919 than in 1918. Many 
young men are coming back from 
train ing  camps, and many m ore will 
return  from  overseas. T hey are more 
than ever accustomed to outdoor life, 
and outdoor sports will appeal to 
them. A fter the hard years of war, 
the great national pastim e—“baseball” 
—may fairly look for a revival of 
som ething like the old enthusiasm ; 
and this enthusiasm  will stim ulate the 
game on every back lot and vacant 
space in your town. The lesser sports 
and outdoor pastim es will probably 
come in for a share of in terest g reat
er than a t any tim e before the war.

Accordingly, the hardw are dealer is 
well advised to  lay his plans for a 
relatively good year. Much prepara
to ry  work can be done right now; and 
it should be done now, when tim e is 
plentiful, ra ther than allowed to wait 
until spring, when the m erchant and 
his entire staff will likely find their 
hands full.

Take time to  study and improve 
your last year’s m ethods of handling 
sporting goods. T he w ar had a lot 
to  do with a com paratively unsatis
factory year in this line; but don’t 
blame the w ar entirely, even if the 
war was entirely  to  blame. I t  will 
pay you to  find a little fault w ith your 
own methods, no m atter how good. 
F o r fault-finding is a first step tow ard 
im provem ent, and there  are no m eth
ods so good that room  cannot be 
found for improvement.

I t  will pay you to  follow up your 
general stock-taking by giving a little 
extra attention  to  your sporting-goods 
stock. Get a line on what you have 
and on what you’ll need to  be ready 
for business when spring comes. 
You’ve got to  have w hat the young 
man w ants ju st when he wants it; for 
the norm al, impetuous young man 
will go stra igh t to  another store ra th 
er than wait until the goods come in. 
Preparedness is a first essential in 
this line. You’ve got to  have the 
stock. A close knowledge of the pos
sibilities and dem ands of your com

m unity is the best factor in the p rob
lem of keeping your investm ent w ith
in reasonable limits.

Then, give some thought to  your 
past m ethods in window and interior 
display. Display and arrangem ent are 
vital to  the successful handling of 
sporting  goods. A really good win
dow display—not a perfunctory dis
play—is w orth a lot. A window dis
play that suggests action has an ir
resistible appeal. Get the practice 
of noting  down ideas for display as 
they occur to you. You may sit 
down and think hard for an hour 
w ithout evolving anything w orth 
while; but next day when you’re busy 
the finest kind of idea is apt to  occur 
to you. D on’t tru st to  your mem ory 
to  retain that idea. Pu t it down on 
paper the first chance you get.

Do the same th ing  w ith advertising 
ideas, slogans, selling stunts—and if 
you run across anything in your trade 
papers that would be helpful, m ark 
it or clip it. Keep it where you can 
get at it, anyway. Keep a handy file 
for clippings, notes and o ther m ater
ial of this sort.

Sporting goods are essentially sea
sonable. The various seasons come 
and go in rapid succession; and the 
hardw are dealer who w ants to  catch 
the business m ust have each season’s 
campaign planned well in advance.

Do you want to  sell m ore fishing 
tackle, athletic goods, baseball and 
football supplies, ice skates and o ther 
outdoor lines in 1919 than you sold 
in any year before? Then run over 
your past experiences in your mind, 
and get your inventive genius to  work 
until you have at least one live, a t
tractive selling scheme to fit each 
line you handle.

R ight now, ice skates are “ featur- 
able.” Ice skates lend them selves 
readily to  effective display. E laborate 
displays can often be devised. V ery 
successful displays are often very 
simple. A bit of m irror on the floor, 
frosted over, will represen t ice. C ot
ton w adding sprinkled with diamond 
dust m akes good enough snow. A 
canopy of blue tissue or cloth sprin
kled with yellow stars at the top and 
back of the window m akes a m ighty 
good n ight sky. Pu t in the skates, 
the. hockey sticks, a dum my figure if 
you’ve got it—th at m akes an a t
tractive display.

T he m irror-ice and cotton-w adding 
snow can be used to  give seasonable 
“color” to  alm ost any form  of skate 
display.

A nother skate stunt is to con trast 
the m odern skate you handle with 
some older form. Get the oldest pair 
of skates in town, or get an old- 
fashioned pair from  som ewhere else

if you can. If  you can’t  do that, get 
a broken pair of ordinary, everyday 
skates. Show the old right beside the 
new. T he skate you w ant to  sell 
looks imm ensely attractive by very 
reason of the contrast. W ork  in a 
few accessories in the way of im ita
tion ice and im itation snow, and your 
display is that much m ore effective.

If you have a large window for dis
play, a “w inter sports” display could 
be shown—not m erely skates and 
hockey-shoes and hockey-sticks, but 
sleds of various types, toboggans, etc.

Pu t your energies into a good win
te r sports drive right now, and it will 
give the sporting goods year a good 
start.

Incidentally, rem em ber always that 
in the sporting  goods trade the bulk 
of the business goes to  the m erchant 
who takes a genuine in terest in out
door sports. Get into personal touch 
with the leaders in every sport in your 
community, and put your store at 
their service, and the service of their 
organizations. Let them  hold their 
m eetings there if there’s room. Help 
to stir up in terest in the less-popular 
sports, and to  organize clubs. One 
dealer I know in a small city is sec
re ta ry  of anywhere from six to  a doz
en clubs devoted to  outdoor sports. 
The work isn’t onerous, once an o r
ganization is gotten under way. and 
it brings the m erchant into touch with 
sport enthusiasts of all kinds.

I t  is often a good stunt to  offer 
prizes for athletic events. P u ttin g  up 
a trophy for com petition in the coun
ty football league, or a prize for the 
p layer in the cilty baseball league 
m aking the best batting  average are 
bound to  be popular stunts. I f  you 
offer prizes of this sort, don’t hide 
your light under a bushel. Get all 
the publicity you can out of such 
things. I t  pays.

Personal acquaintance with individ
ual players, and particularly  with the 
leaders in each sport, is a big factor 
in securing business. Add to this 
personal acquaintance an intelligent 
knowledge of the various sports, and 
you are on a fair way to getting  a 
firm grip on the trade of your com 
munity. T he m ore sportsm en you 
know, and the m ore you know about 
the different sports, the m ore popu
lar your store will become as head
quarters for local athletic organiza
tions. V ictor Lauriston.

The Tradesman’s  Newest Baby.
Thursday, Jan. 16, John Kolkema, 

the enterprising  M uskegon grocer, 
and his wife read the poem  entitled 
Leona on the front cover of that 
week’s issue. Two days later the 
stork  left a girl baby at the Kolkema 
home and the little stranger was im
m ediately adopted and named Leona 
by the fond and indulgent parents in 
token of their appreciation of one of 
the finest poems in the English lan
guage. T he T radesm an will watch 
the career of this little lady w ith much 
in terest and satisfaction.

Roomlets From Bay City.
Bay City, Jan. 28—Joe and H enry  

Solomon, Curran, have sold their gen
eral store to  Sultzm an & Branson, of 
Chicago. Sultzm an & Branson will 
continue the business.

The hotel at Glennie has been re 
opened by C. W. W allace.

A. P. M erritt, general m erchant, 
Rose City, died last week.

R. N. W eishuhn, general m erchant, 
Prescott, has sold his stock to  H arry  
Eymer, hardw are m erchant. He will 
combine the stocks. Mr. W eischuhn 
will engage in the garage business.

January  is the rubber footwear 
season in Michigan. T herefore rub 
ber shoe salesmen are now out in 
full force. J. H. Belknap.

All the fun of staying out late a t 
night is lost when th ere ’s nobody at 
home to make a fuss about it.

Special Sales
John L. Lynch Sales Co.

N o. 28 So Ionia Ave. 
Grand Rapids, Michigan

SIDNEY ELEVATORS
Will reduce handling expense and speed 
up work—will make money for you. Easily 
installed. Plans and instructions sent with 
each elevator. Write stating requirements, 
giving kind machine and size platform 
wanted, as well as height. We will quote 
a money saving price.

Sidnev E levator Mnfg. Co., Sidney, O hio

Jobbers in A ll Kinds of
BITUMINOUS COALS 

AND COKE
A.  B. Knowlson Go.

203-207 Power*'Theatre Bldg., Grand Rapids, Mich.

HARNF3S o u r  o w n  m a k en / U V i l M O  Hand o r  M achine Made
Out of No. 1 Oak leather. We guarantee them 

absolutely satisfactory. If your dealer does not 
handle them, write direct to ua.

SH ERW O O D  HALL CO., LT D .
Ionia Ave. and Louis St. Grand Rapids, Michigan

Michigan Hardware Co.
Exclusively Wholesale

Grand Rapids, Mich.
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Excellent Prospects For the Kalama
zoo Convention.

M arine City, Jan. 27—I enclose 
herewith a copy of our program m e, 
as arranged for our coming conven
tion. W e plan on m ailing our souve
nir program m e about Feb. 1 and will 
see th at you get a copy.

Everyth ing is coming along fine. 
Exhibit space practically all sold and 
from  reports received from  traveling 
men and others, the indications are 
that there will be a large attendance. 
The entertainm ent as arranged by the 
local com m ittee will I believe eclipse 
any form er efforts.

W e certainly would appreciate your 
attendance. A rthu r J. Scott, Sec’y.

Tuesday Morning.
9 a. m. Doors will be opened to  the 

exhibits at the National Guard A r
mory. The office of the Secretary 
will be found at the left of the main 
entrance and m em bers are request
ed to  register here immediately 
upon arrival and receive identifica
tion badge, theater ticket, banquet 
ticket, etc. Clerks will be on hand 
to receive applications for m em ber
ship and dues from  both active and 
associate members.

11 a. m. M eeting of the Executive 
Committee and the Advisory Board 
in the parlor of the Park-Am erican 
Hotel.

12 noon. The exhibit hall will be 
closed.

Tuesday Afternoon.
(Open Session at the Auditorium, 

on Portage street near Main. Every
body who is in any way interested in 
any branch of the hardw are business 
is invited to  be present).
1 :30 p. m. M eeting called to order by 

President John C. Fischer, Ann 
Arbor, 
invocation.
Song, America, sung by the dele

gates, led by W illiam  Moore. 
A ddress of welcome by H arry  

Freem an, City M anager, Kala
mazoo.

Response to  address of welcome by 
George W . Leedle, Marshall. 

Annual address of the President, 
John C. Fischer, Ann Arbor. 

Announcem ent of committees. 
Address. “Lincoln and Democracy,” 

Rev. J. Tw yson Jones.
Song by the delegates.
Address, “ Economic Trends, in re

adjustm ent,” W illiam Bethke, Chi
cago, 111.

Rem arks by representatives of the 
m anufacturers, jobbers, and the 
press.

A djournm ent at 4 p. m.
All m em bers appointed for com m it

tee w ork should remain and a r
range for m eetings of their com
mittees.

4 p. m. The exhibit hall will open 
until 6:30.

Tuesday Evening.
8:15 p. m. Special perform ance. 

Masonic m inistrels at the Academy 
of Music, 117-123 South Rose 
street. Curtain raises at 8:15 sharp. 

Exchange tickets will be distributed 
from the Secretary’s office. These 
m ust be presented a t the theater 
before 6:30 o ’clock Tuesday eve
ning. T hey will be accepted in 
exchange for reserve seat coupons.

W ednesday M orning.
(O pen Session. E verybody W elcom e) 
9 a. m. M eeting called to  order. 

O pening song by the delegates. 
Address, “H ow  to be H appy and 

E njoy  Life,” J. E. Decker, Oak 
Park, 111.

Discussion of the above subject. 
Address, “Real salesmanship from 

the point of view as a Clerk and 
Store M anager,” R. N. Brown, 
Detroit.

Discussion.
Song by the delegates.
Address, “Cash D iscount,” D. D.

W alker, D etroit.
Discussion.
Address. “Old Nails in New Kegs,” 

J. H. Lee, M uskegon.
Discussion.

Q uestion box.
A djournm ent a t 12 o’clock. 

W ednesday Afternoon.
12:30 p. m. The exhibit hall will be 

opened at this time and will remain 
so until 6 o’clock.

7:30 p. m. Exhibit hall will be open 
to the public until 10:30 p. m. 

W ednesday Evening.
(Closed Session for H ardw are D eal

ers Only).
7:30 p. m. Annual report of Secre

tary, A rthur J. Scott, Marine City. 
Annual report of T reasurer, W illiam 

Moore, Detroit.
The balance of the evening will be 

devoted entirely to the “Question 
Box” in charge of Charles A. Ire 
land, Ionia, Fred A. Rechlin, Bay 
City, and F. E. Strong, Battle 
Creek.

T hursday Morning.
(O pen Session, Everybody Invited)

9 a. m. O pening song by the dele
gates.
Address, “Does it Pay a H ardw are 

Dealer to  Handle Stoves and 
T oys,” C. A. Sturm er, P o rt Huron. 

Discussion.
Address, “The W orld T rade After 

the W ar,” Norm an G. Popp, Sagi
naw.

Discussion.
W histling Solo, H arry  Strong, Bat
tle Creek.
Address, “R e-adjustm ent and Trade 

Conditions,” N ational Secretary, 
H erbert P. Sheets, Argos, Indiana. 

Discussion.
Question box.
A djournm ent at 12 ’clock.

T hursday Afternoon.
12:30 p. m. Exhibit hall will again be 

open until 6 p. m. T ry  and have a 
personal talk  w ith every exhibitor 
and don’t forget the prizes offered 
in the buyers’ contest.

T hursday Evening.
6 p. m. Banquet at the K. of P. hall. 

Music furnished by F ischer’s ex
position orchestra. Delegates and 
others th at a ttend the banquet are 
requested to assem ble in the lobby 
of the Park-A m erican H otel a t 6 
p. m. and m arch in a body to  the 
banquet hall.

Friday M orning.
8 a. m. T he exhibit hall will be open 

until 12 o’clock. D on’t go away 
w ithout placing an order with every 
exhibitor whose line of goods you 
can use to advantage. T urn  in your 
buyers’ reg ister a t the Secretary’s 
office.

Friday Afternoon.
(Executive Session for Retail H ard 

ware Dealers Only).
1:30 p. m. R eports of com m ittees on 

Constitution and By-Laws.
Auditing and resolutions. 
Consideration of com m ittee reports. 
R eports of comm ittee on nom ina

tions.
E lection of officers.
R eport of the comm ittee on next 

nlace of meeting.
Selection of nex t convention city. 
Unfinished and new business. 
Question box.
Adjournm ent.
The new Executive Com mittee will 

hold a meeting^ in the parlor of 
the Park-Am erican H otel after 
the adjournm ent of the regular 
meeting.

Plans For the Ladies at Kalamazoo 
Convention.

Kalamazoo, Jan. 28— E veryth ing is 
in readiness for the twenty-fifth an
nual convention of the Michigan R e
tail H ardw are Association, which con
venes here for a four day session Feb. 
11 12, 13 and 14.

The local com m ittees have conduct
ed the arrangem ents w ith 100 per 
cent, oep, as will be disclosed in the 
splendid business and entertainm ent 
provram m es which are receiving final 
touches.

J. Charles Ross, m anager of exhib
its for the big show, announces every 
'nch of available booth space sold and 
when the doors of the N ational Guard

A rm ory are throw n open to  the dele
gates, unquestionably the biggest and 
best array  of exhibits that ever graced 
a S tate m eeting of this association 
will await inspection. M anufacturers, 
wholesalers and jobbers have shown 
keen interest in the forthcom ing con
vention and they have co-operated 
with Mr. Ross to the limit in a rrang
ing tim ely and valuable displays of 
their diversified products.

Post w ar conditions, as related to 
the hardw are trade, will be the key
note of subjects considered at the 
business sessions. In  the hardw are 
line, as in all o th er trade lines, the 
process of re-adjustm ent from the 
N ation’s intense energy in war p ro
duction back to norm al trade levels, 
with all classes employed in the pur
suits of peace, is a m ighty chasm 
which can be substantially  bridged 
only by the m ost careful and intelli
gent reconstruction.

Members of the hardw are trade 
sense conditions to the fullest and for 
that reason advices reaching the office 
of Secretary A rthur J. Scott, Marine 
City, indicate a banner attendance in 
this city next m onth. Local hotels 
report heavy advance accomm oda
tions for the four days already made 
by out-of-tow n delegates, which sup
ports the prediction th a t Kalam azoo 
will be invaded by the biggest dele
gation of hardw are dealers which ever 
visited the city.

A feature of the  m eeting will be 
the splendid enterta inm ent arranged 
by the local committee for visiting 
ladies. T his will be under direction 
of a com m ittee of Kalam azoo ladies 
appointed for th a t purpose and the 
four day program m e has been pre
pared with a view of routing  every 
"dull m om ent” while the visiting la
dies are in town. T here will be spec
ial theater parties, inspection tours of 
the city’s industrial plants, a visit to 
the W estern  S tate Norm al School, 
with a luncheon, at which time the 
visiting ladies will be guests of the 
Edw ards & Chamberlin H ardw are 
Co. The ladies will also attend the 
delegates’ banquet, the big social af
fair of the session, in K nights of 
Pythias hall, during which a fine mus
ical program m e Will be discoursed 
and concluded with vaudiville fea
tures.

Every m em ber of the ladies’ en ter
tainm ent com m ittee is the wife of a 
Kalam azoo hardw are man, vitally in
terested in the success of the annual 
meeting, so visiting ladies need have 
no fear as to  the character of the wel
come they will receive) when they reach 
Kalamazoo. The latch string  will be 
hanging on the outside for the “Silves 
Jubilee” meeting. F red  E. Button.

The condition of the sign on the 
store front m ay not indicate the con
dition of the store inside, but you 
seldom find a good store with a 
shabby sign.

Advertising Axioms.
T he rolling advertisem ent gathers 

no moss.
A little advertising is a dangerous 

thing.
Advertising makes the m illionaire; 

w ant of it the bankrupt.
Every advertisem ent has a silver 

lining.
Set an advertisem ent to  catch an ad

vertisem ent.
Fortune favors the advertiser.
He that will not advertise until all 

risk is over, gets little for his cau
tion.

Fain t advertising never won fair 
profits.

N othing advertise, noth ing have.
O h( what a tangled advertisem ent 

you weave.
W hen first you practice to deceive.
A dvertising deferred m aketh the 

pocket-book sick.
D on’t put off until to-m orrow  what 

should be advertised to-day.
Goods well advertised are half sold.
Necessity is the m other of advertis

ing.
A poor advertisem ent often holds 

good wares.

SOUND CRATING  LUMBER
200.000 ft. 24 inch 6 to 20 ft. Pine Fir and Larch (Rocky 

Mountain Cypress)
100.000 ft. 6 inch 6 to 20 ft. Pine Fir and Larch (Rocky 

Mountain Cypress)
200.000 ft. 8 to 12 inch 6 to 20 ft. Pine Fir and Larch 

(Rocky Mountain Cypress)
Can Rip, Resaw or surface as required. Shipment 

anywhere. Priced to move. Write or wire.
GAYNOR LUMBER CO., Sioux City, Iowa.

Foster, Stevens & Co.
W holesale Hardware

157-159 Monroe Ave. 151 to 161 Louis N. W .

Grand Rapids, Mich.
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G rand Council of M ichigan U. C. T .
G rand  Counselor—W . T. B&llamy, Bay 

City.
G rand  Ju n io r  C ounselor—C. C. Stark*  

w eath e r, D etro it.
G rand P a s t  Counselor—Jo h n  A. H ach, 

Coldw ater.
G rand  S ecre ta ry—M. H eum an, Jackson .
G rand T rea su re r—Lou J .  B urch , D e

tro it.
G rand  C onductor—H. D. R anney, S ag

inaw.
G rand P age—A . w .  Stevenson, M us

kegon.
G rand  Sentinel—H . D. Bullen, L ansing .
G rand C haplain—J. H . B elknap, B ay 

City.

Some Searching Questions By An 
Old Traveler.

In looking over the current years’ 
sales, I find am ong my clientele a 
large num ber of custom ers to whom 
I sold the first year th at I commenced 
representing m y factory; having sold 
them o r their successors each suc
ceeding season. And I find that it is 
a very easy m atter to secure their 
orders, as well as a pleasure to  meet 
and greet them  on m y annual visits.

D uring these th irty  years of stick
ing to  one line, and to  one factory, 
and to  one territo ry , I have noted in 
m any instances w hat I consider a 
g reat m istake th at so m any salesmen 
have made. I refer to the changing 
of firms and of territories. T he in
ducem ent generally is an increase of 
salary which while it looks alluring, 
does not generally pan out in the end. 
W hen a salesman leaves his old house 
and thereafter approaches his old cus
tomers, he virtually has to  begin over 
again—to undo th at which, perhaps 
for years, he has been upbuilding, that 
being (if he has been a conscientious 
man) th at his form er principals were 
the best people on earth  and made the 
best line of goods. If  he has thus 
preached to  his trade, a feeling of sus
picion naturally  arises in the cus
tom er’s mind as to  the sincerity of 
the salesman, and he is confronted 
with the question, when he begins to 
extol his new firm and their superior 
line, “Did you not say th at about the 
old house and their line?”

And there  you are! W hat are you 
going to  say—what can you say?

Perhaps he will carry  with him 
some of his old trade, but those, the 
thinkers and appreciative ones, will 
say, “W ell, while I like you all right, 
yet your concern has treated  me fair 
and I have been years advertising 
their brands, and I will continue on 
with them .” Then, should a bad year 
hit his te rrito ry  and his sales have 
not come up to  the expectations of 
the firm, he will, a t the end of the 
year, realize th at he has made a mis
take.

I have always figured that a  sales
man is w orth as much to his old firm 
as he is to a new one, and believe 
that a conscientious m anager of a

concern would not perm it a salesm an’s 
leaving him if he, the salesman, was 
earning as much as a new concern 
was offering him.

Now, this brings us to  the essence 
of the question involved: Is  that 
m anager or p roprieto r always con
scientious?

Is he broad enough to look out for 
the whole in terests of his firm or 
does he ju st see the side which brings 
the m ost income to his coffers a t the 
end of the fiscal year?

Does he contem plate fully the ser
vices rendered by the salesman and 
pay him fully and liberally?

T here are o ther th ings to consider 
than the actual sum of profits credited 
to  the account of the salesman at the 
end of the year. T here are o ther m at
ters that go to the upbuilding of a 
perm anent and successful business 
than the cu tting  down of a salesm an’s 
commissions, the squeezing of his 
earnings in order to swell the annual 
profits of a business.

One m ust look to the m any phases 
that surround the selling end of the 
business. I t  m ust not be regarded 
that the house or factory alone is re
sponsible for the success of the year’s 
business. T hey may make the best 
of goods, pursue the m ost up-to-date 
m ethods in cataloguing, etc.; but, if 
these goods are not properly pre
sented, and if their representatives are 
not of the right kind, they will soon 
find out th at their year’s sales are 
not w hat they  anticipated.

A salesm an’s trade is his capital. 
Confidence and sentim ent go hand in 
hand with selling goods, with estab
lishing perm anency in trade. Then 
why should not the m anufacturer and 
jobber recognize the personnel of the 
salesman and share with him this in
tangible asset by rew arding him in a 
division of the surplus profits? No 
factory o r concern can build up a 
g reat business w ithout a good selling 
force, nor can the selling end succeed 
w ithout the backing of a good house 
or factory. T hey are interdependent, 
the one on the other. Hence I . t ru s t  
th at in the discussion of this vital 
question both sides will take p art to 
the end th a t a just sharing of earn
ings will be m eted out to  the sales
man. T hat he m ay be encouraged to 
increased efforts th at will eventuate 
to g reater earnings for the m utual 
welfare of all concerned.

H ow ard W . Peak.

Utterly W asted Industry.
Some men waste their tim e in dis

sipation and idleness, o thers in use
less worlc. In  defense of the form er 
noth ing can be said. W hen their ac
counts are closed their frivolity and

uselessness will be found cast up 
against them.

But what of the la tte r class? 
Should they not also m eet with con
dem nation?

Of such are the men who spend 
years in painting landscapes on 
grains of corn, carving cathedrals 
from  cherry stones, building minia
ture ships in two ounce bottles, en
graving the L ord’s P rayer on the 
head’s of pins, copying entire books 
of the Bible on the backs of postage 
stamps.

T hey are industrious, of course, 
but their industry is w aste of time.

Of w hat avail are such works of 
“a rt” and patience?

T hey serve no useful purpose and 
teach no lesson save th a t the time 
spent on them  should be m ore use
fully employed. Given the patience 
that is needed for their execution, 
the effort to  accomplish them  m ight 
he directed into channels th a t would 
serve the world well. Bent to o ther 
ends, it m ight b ring  the possessor 
fame or fortune.

T here are in the world—and in 
busy, industrious Am erica m ost of 
all—m any men and women who 
spend their days in trivial tasks of 
no im portance or value. Such are 
pursued w ith zeal and earnestness 
th at are som etim es pathetic .and some
tim es irritating .

Men frivol away days at sports or 
occupations th at are of no use to the 
world, if, indeed, they do not serve 
as brakes on the w orld’s progress.

How is it with you?
Is your work w orth while? Is it 

good for yourself, for your family, 
for those about you, for the world?

Good Proof.
“W here did you find the prisoner?” 

asked the m agistrate.
“ In  the park, your honor.”
“And w hat made you think he was 

in toxicated?”
“W ell, m ay it please your honor, 

he was throw ing his walking-stick in
to  the basin of the fountain and striv
ing to induce one of the stone lions 
to go and fetch it out again.”

Get Your Money
T) ILLS, notes and accounts collected. H. C.

Van Aken. Lawyer. 309 Post Building. 
Battle Creek. Mich. Reference—any Bank 
in Battle Creek.

OCCIDENTAL HOTEL
FIRE PROOF 

CEN TRA LLY  LO CA TED  
Rates $1.00 and up 

ED W A RD  R. SW E T T , Mgr. 
M uskegon Michigan

Only Brick Hotel in the City

W hiting Hotel
Traverse City, Mich.

H ot and Cold Running W ater 
and T elephone in 

All Room s
Rates $2.50 and $3.00

American Plan
Light Sample R oom s on  

Lobby Floor Free

J. P. OBERLIN, Prop.

Two Blocks From All Depots

HOTEL STEEL
ST. JOH N S. MICH.

European Plan 75c, 41.00. 11.50 
With running water $1 00. Private bath SI .50 

Eat in the New Coffee Room 
A Popular Priced Lunch Room

H O T E L  H E R K I M E R
G R A N D  RAPIDS. M ICHIGAN 

European Plan. 75c Up 
Attractive Rates to Permanent Guests 

Popular Priced Lunch Room 
COURTESY SERVICE VALUE

C O D Y  H O T E L
G R A N D  RAPIDS

p  a TVQ i  $1 without bath
11.50 up with bath

C A FETER IA  IN  C O N N E CT IO N

Bell Phone 595 Citz. Phone 61345

Joseph P. Lynch Sales Co. 
Special Sale Experts

Expert Advertising—Expert Merchandising
44 So. Ionia Ave. Grand Rapida, Mich.

t a i k _
Over Citizens Long Distance 

Lines
Connecting with 250,000 Telephones 

in the State. 117,000 in Detroit.

COPPER METALLIC CIRCUITS

USE CITIZENS SERVICE
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Recent News of the Cloverland of 
Michigan.

Sault Ste. Marie, Jan. 28—From  a 
le tter received from  one of our tow ns
men, D. H. Moloney, proprietor of 
the M an’s Store, who is spending the 
w inter in Florida, w’e gather th a t if 
you have a grudge against anyone, 
send them  down there in the land of 
sunshine. The only good feature 
about the country he says is to get 
away from  the cold. I t  seems im
possible to  make a living at either 
farm ing or fruit raising and th at the 
country advertised as a land flowing 
with m ilk and honey where the aver
age man could make a living easier 
than Rockefeller could make a dollar, 
doesn’t agree with Mr. M oloney’s 
statem ent. Mr. Moloney usually 
spends his w inters in the South on ac
count of the ill health of Mrs. Mo
loney who cannot stand the cold 
weather. Many of our Sooites are 
adjourning in Florida this w inter, but 
they are not bent on m aking dollars, 
so th at the country will answer their 
purpose. I t  is m ostly to escape the 
cold weather, as the South seems to  
be long on th at hot stuff.

Fred S. Case, chairm an of the H igh
way T ran sp o rt Com mittee of the 
N orthern  D istrict of Michigan, re
turned last week from Lansing, after 
a ttend ing  a m eeting in which a plan 
to connect all county seats in every 
State in the Union by a net w ork of 
highways as a m eans both of N a
tional defense and developing the 
country, was discussed. The aim of 
the organization is to have the N a
tional and S tate Governm ent build 
trunk  highways, connecting all county 
seats, which will do as much to de
velop the country as did the first 
railways. I t  needs but very little 
work in Cloverland to  build the miss
ing links connecting this p art of the 
country  w ith the Dixie H ighw ay and 
much in terest is being taken in the 
m atter.

“One make good is w orth one dozen 
bluffs.”

W ord was received here last week 
of the death of Leo M. Reid, who was 
one of our young men born here tw en
ty-tw o years ago. H is death occur
red at Mobile, Alabama. The young 
man was a graduate of the U niversity  
M ilitary School a t Mobile. W hile at 
the R ensselaer Polytechnic U niver
sity, he broke the world’s record for 
a mile swim in the H udson River.

M ore bad news for the w eary trav 
elers in th a t the Soo-Calumet sleeper 
will be discontinued after Jan. 24 
until fu rther notice. T here  is very 
little  travel to  the copper country 
during the w inter and this coach is 
disposed of to  lighten the train. 
Charlie Haase, the largest traveling 
man in the Soo, says that he was not 
consulted in the m atter, as he would 
have been willing to travel on another 
train , which would have made the 
traffic lighter.

“W ith  some people, the season for 
killing time is always open.”

The Dingm an bus and baggage line 
has been sold to August Musielak, 
proprieto r of the A lto Hotel. Mr. 
M usielak has put his son, Ben, in 
charge as m anager of the new line 
which will have its headquarters at 
the A lto Hotel. This will include the 
big D ingm an trucks, as well as horses, 
busses, etc. The Dingm an transfer 
line has been an institution for the 
past tw enty  years. T he new concern 
w;ll be known as the M usielak tran s
fer line. Mr. D ingm an has taken up 
his residence in D etroit, where he 
expects to  make his home for the 
next six m onths.
Stephen Daley, who has been em
ployed for the last several m onths 
with the Michigan A uditing Co., left 
here last nitdit for Butte. M ontana, 
where he will puter the clothing busi
ness with his brother.

“Just when the undertaker gets 
ready to  give a man the earth, he 
doesn’t want it.”

The Rhoades M anufacturing Co., 
one of the Soo’s new enterprises and 
m anufacturer of the H a  Ha, a patent 
device for protection against m os
quitoes and o ther insect nests, has 
been taken over by W . J. Bell. The 
transfer took place Jan. 15. The 
Rhoades M anufacturing Co. was or
ganized with a capital of $10,000 and 
a big demand for the product soon 
developed. D uring the past year, 
about 8,000 H a H a’s were m anufactur
ed and sold. A force of from  five to 
six girls are employed by the factory. 
Mr. Bell, the new owner, expects to 
continue the business which will be 
liberally advertised and, no doubt, 
will develop into a paying proposition.

W ith Lake Superior back of ,them, 
three of our milk dealers paid a fine 
of $25 each for selling cream which 
was below the standard  provided by 
law. T here is no getting  away from 
the good w ater in the Lakes, but the 
m ilk men are convinced that they 
m ust be sold under separate labels.

N. L. Field, the well-known m er
chant of Rudyard, was a business vis
itor here last week.

A. E. Cullis, of the Soo W oolen 
Mills, accompanied by his wife, left 
last week for Miami, Florida, where 
they will spend the rem ainder of the 
winter.

Nelson Hall, of the firm of Conway 
& Hall, our enterprising  druggists, 
has a solemn look of lonesomeness 
since his wife and daughter left to 
spend .the w inter in California. Cheer 
up, Nels, some men would be delight
ed w ith the chance of batching it in 
the good old w in ter time.

T he labor union held a m eeting last 
week, a t which it was decided not to 
sta rt a co-operative store in the Soo, 
which had been talked of at a prev
ious meeting. T he parties were u rg 
ed to  join in the Soo co-operative 
Association, which has three stores 
in the city.

Unless our w eather m an can get us 
some cold w eather in the near future, 
there is every evidence of an ice fam
ine in the Soo next summer. Alf 
Richards, the ice man, is w earing a 
worried look. I t  will mean with or 
w ithout in his line for next season. 
T his will be the first season th at the 
Soo has not been able to furnish her 
quota of ice, if such is the case.

T he Sooites were greatly  shocked 
to hear of the death of B. M. M orris, 
for so m any years a prom inent busi
ness m an of this city. T he death of 
Mr. M orris occurred at Battle Creek 
Sanitarium  Jan. 25. Mr. M orris sur
vived his wife by only a few m onths. 
F o r m ore than th irty  years Mr. M or
ris was m ost effectively known to  
nearly every resident of this section 
of the country. He retired from busi
ness last July, when he sold his entire 
stock to  the M arks-Schenk Co. He 
started in business on W ater street, 
but later, as the business grew, m ov
ing to  Ashmun street. Mr. M orris 
was one of the finest gentlemen and 
cleanest business men the Soo ever 
had and was always a generous con
tribu to r to every m ovem ent started 
for the betterm ent of the  town. H is 
death is felt very keenly throughout 
fhe city. H e is survived by one 
daughter. W illiam  G. T apert.

Symptoms of a Dead Dog.
“No, m a’am, the company does not 

allow dogs in the Pullm ans,” explain
ed the porter.

“But he don’t bark,” said the lady 
with the little anim al in her arms.

“Never mind if he don’t; dogs are 
not allowed in the cars.”

“N or he doesn’t bite.”
“Can’t take him in.”
“H e can’t growl.”
“Makes no difference.”
“He never snarls o r snaps.”
“W ell, say, madam w hat kind of 

a dog have you got there, anyway? 
If  he’s a dead dog you can’t  take him 
on the car, either.”

Bottom Facts From Booming Boyne 
City.

Boyne City, Jan. 28— E. W . Abbott, 
who came to this city in 1912 as Land 
Com missioner of the B. C., G. & A. R. 
R., will leave us this week for a joo* 
with the W ar D epartm ent as land 
expert. W hat Abbott does not know 
about land and cows and sheep no 
fellow can find out, but w hat he does 
know, he has the brains and wit to 
place before the public in a m ost con
vincing way. Boyne City and Char
levoix county will miss one of tne 
m ost continuous and consistent boost
ers who ever lived in the comm unity 
when Mr. Abbott leaves and whatever 
activity he may be allied with will 
have a man who is a distinct asset.
' The T raction Engine Co. will have 
its new model trac tor at the National 
T rac to r show at Kansas City, Mo., 
Feb. 24 to  March 1 and it is expected 
that we will show them  all what a real 
trac tor can do. The designer has lit
tle to say, but Jessey, with his usual 
burst of modesty, vehem ently asserts 
that it is the best machine in America.

I t  is reported on com petent au tho r
ity that the Co-Operative Farm  M ar
keting A ssociation branch at this place 
has paid out over $100,000 for farm 
produce since last fall. Not so bad 
when one realizes that Pierson and 
M eyers had all the farm ers pointed 
tow ard Boyne Falls less than five 
years ago. T he agricultural develop
m ent in this section in that time has 
been a very satisfactory asset in the 
prosperity  of the community.

The unseasonable w eather of this 
winter, so far, has been a very ser
ious drawback to  business. T he con
tras t between the w inter of ’17-’18 
and ‘18-’19 is more than marked. It 
is phenomenal. L ast year we had no 
fuel. T his w inter it goes begging. 
Many farm ers will have a nice big 
pile of wood to carry over until next 
w inter and the m issus and the kid
dies will be deprived of some, if not 
all, of the things they had planned 
on. If the w eather does not change, 
our mills will have to  quit.

W hen you come N orth next sum
mer, do not forget that the first piece 
of road in this section runs ripfi 
through Boyne City from  the Macki
naw T rail at Boyne Falls to  the W est 
Michigan Pike at Charlevo'x an«f that 
we have the best hotel north  of Grand 
Rapids—you can’t miss it—and two 
of the ro ttenest looking bridges n 
the State and a delightful little park, 
right on the road. Of course, we 
can’t be expected to  robe you with 
the same neatness and finesse as our 
sister cities, Charlevoix and Petoskey, 
hut we will do our best. D on’t forget 
to call at the C. of C. office. A cker
man will tell you all he knows. If 
he don’t know, he will tell you any
way. Maxy.

One Good Turn Deserves Another.
Grant, Jan. 28—T hrough the Grant 

Im provem ent Association we are try 
ing to secure a trunk  line road fa ther
ed by the State H ighw ay D epartm ent, 
running N orth  from  here. Such a 
road would connect us with W hite 
Cloud, at which point trunk  roads 
already approved lead N orth, E ast and 
W est. The Secretary of the Associa
tion has been instructed to write the 
Grand Rapids Chamber of Commerce 
and endeavor to  enlist th at organiza
tion in the work. Do you suppose 
you could in terest the wholesalers in 
this m atter also?

T he S tate has adopted, as part of 
the tru n k  highw ay system, a road 
running from  M uskegon to Big R ap
ids by way of F rem ont and W hite 
Cloud. F rom  W hite Cloud a trunk 
road runs N orth  to Baldwin, where it 
connects with a road running E ast 
from  Ludington, which it is planned 
to  run through to  Saginaw eventually.

Som ething over a year ago a rep
resentative of the H ighw ay D epart
m ent came here and went over the 
road to  W hite Cloud via Newaygo. 
H e said he would recom mend the 
adoption of this road as soon as funds

were available. Now when the State 
Legislature is considering ways and 
means to extend the system, we be
lieve the time is ripe for every com
mercial organization in towns from 
Grand Rapids North to W hite Cloud 
to get busy.

The only way we can get the road 
from Newaygo to W hite Cloud im
proved is through the State, because 
much of the territo ry  adjacent is too 
poor to stand the expense. However, 
there is considerable good land in that 
district which could be developed after 
the road goes through.

W ith this road completed it will 
he possible to  operate a m otor freight 
or express line North from Grand 
Rapids to Baldwin, Ludington and 
Manistee. As the situation now stands 
Muskegon is in line to get all the busi
ness. In  fact, M uskegon is already 
drawing considerable trade from  this 
section because farm ers can get there 
easier than to any other m arket cen
ter.

Our representative in the lower 
house. Hon. Orville E. Atwood, is 
working with us. I t  seems to  me if 
the men from Kent county would 
swing their influence our way . we 
m ight put this across, so th at the in
stant further appropriations are made 
we will be ready to  “cash in” on the 
proposition.

W e will appreciate anything you 
may see fit to do in the way of help
ing this project. G rant has a habit 
of going over the top with whatever 
she tackles and we don’t want to fail 
on this. Any tim e you folks in Grand 
Rapids need a boost, we’re ready to 
help. Raymond H. Merrill.

Druggists Should Turn Out in Full 
Force.

Grand Rapids, Jan. 28—Soon after 
you read this notice you will have re
ceived the official program m e of the 
Michigan State Pharm aceutical Asso
ciation m eeting at Lansing, March 18, 
19 and 20, and we look for you this 
year to attend. Not only you, Mr. 
druggist, but the wife and daughter 
or daughters, as the case may be. W e 
need them as much as we do you. This 
is why: T he L ansing druggists, being 
honored with this year’s meeting, 
take it upon themselves, co-operating 
with the T ravelers’ Auxiliary, to give 
the a ttending druggists and their la
dies some entertainm ent that they 
feel will please you as well as them 
selves, for if they can get all a ttend
ing to say L ansing druggists know 
how to entertain, they will have ac
complished their purpose. And to this 
end they are working. M ark the 
dates ahead, so that you and yours 
can get that little vacation coming to 
you and at a time when you can get 
away from the store. Think it over 
and think of it favorably. W e speak 
here only of the entertainm ent in 
store for you and yours.

W . S. Lawton, Sec’y.

The annual banquet of Grand Rap
ids Council, which will be held Satur
day evening, March 1, prom ises to be 
m ore largely attended than any prev
ious event of the kind in the history 
of the organization. Boyd Pantlind 
is serving no banquets this year less 
than $2 per plate, but he has made a 
special concession to  the mem bers o.f 
Grand R ap:ds Council and agreed to 
give them  his best $2 menu for $1.50 
per plate. A reception will be held in 
the parlors of the Pantlind H otel at 
6:30 p. m. and the doors of the din
ing room  will be throw n open a t 7 
o’clock sharp. T hree speakers have 
been secured. T heir names will be 
announced later. T ickets can be pro
cured of J. H. Bolen (chairm an), W. 
S. Cain, Reg. W aite, Fred  Croninger 
and Mr. Atwood.
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M ichigan Board of P harm acy . 
P res id en t—L eonard  A. Seltzer, D etro it. 
S ecre ta ry—E dw in  T. Boden, Bay City. 
T rea su re r—George F . Snyder, D etro it. 
O the r M em bers—H e rb e rt H . Hoffm an, 

S andusky; C harles S. Koon, M uskegon.
E xam ina tion  Sessions—D etro it, J an . 21, 

22 and  23, 1919.

M ichigan S ta te  P harm aceu tica l A ssocia
tion .

P res id en t—J. H. W ebster, D etro it. 
S ec re ta ry —F . J . W heaton , Jackson. 
T rea su re r—F. B. D rolet, Kalam azoo. 
N ex t A nnual C onvention — Lansing, 

M arch 18, 19 an d  20.

M ichigan P harm aceu tica l T rav e le rs ’ A s
sociation.

P res id en t—W . E. Collins, D etro it. 
S ec re ta ry  and  T rea su re r—W alte r S. 

L aw ton, G rand R apids._______________ __,

Seasonable Business Hints for Retail 
Druggists.

Do You Handle Sheet Music?
N ot a few druggists, particularly in 

the smaller centers, are finding sheet 
music a m ost profitable sideline, both 
from the direct re tu rns and the num
ber of custom ers that it a ttrac ts to 
the store. Even some dealers in 
larger centers are finding it possible 
to  w ork up a considerable trade.

A clerk who understands music is 
a valuable help in building up a trade 
in this line, while a piano in the store 
or in a room to the rear helps m ater
ially in making sales. A country d rug
gist who lives next the store has his 
daughter play, on their own piano, 
any music that prospective custom ers 
may desire to hear.

An im portant th ing  is to let the 
public know that you handle the line. 
Do this and you will be surprised at 
the results from a departm ent of this 
kind.

The Movie Screen for Advertising.
Dealers in some lines of business are 

making good use of the moving pic
ture screen for advertising purposes. 
W hat about it as a means of publicity 
for the druggist? There is no doubt 
about the growing popularity of the 
movies. They are now attended by 
pretty  near every class and age.

The dealer, from  his own experi
ence, knows th at they receive pretty  
good attention. And advertisem ent 
sw itched on the screen at the end of 
an in teresting  picture is p re tty  sure 
to  be read. The advertisem ent has 
the spotlight and there is nothing to 
distract attention  from it, as there is 
in a newspaper, where the advertise
m ent -is surrounded by reading m at
ter.

T he movie audience is generally in 
a mood to  receive the full benefit of 
the advertisem ent, and . as m ost of 
them  come from the district th a t you 
are catering  to, there is little lost cir
culation.

As in o ther kinds of advertising, the 
kind of copy used is im portant. It 
wants to  be easily read, as people 
seeking enterta inm ent are not likely 
to  be interested in reading a long,

tiresom e advertisem ent. I t  should be 
br.ght and breezy and to the point.

Retailers would do well to give 
consideration to the movie screen for 
advertising purposes. I t  can hardly 
take the place of space in the local 
paper, but it should prove a valuable 
supplement.
Use System In  Collection of Accounts

I t is regrettable but true th at a good 
many dealers have accounts on their 
books that are long past due and on 
which there have been no recent pay
ments. The reason in m any instances 
why some re tu rns are not com ing in 
from these bad accounts is th at no 
persistent or system atic plan of col
lection is carried on.

System is essential to  secure the 
best results in the collection of ac
counts. I t  does not do to  conduct 
this end of the business in a hap
hazard m anner, sending out bills or 
m aking collection trips ju st when it 
is found necessary or the spirit moves 
one. Once an account becomes past 
due, a sta rt should be made on col
lections and followed up a t regular 
intervals until collected, or found to 
be really uncollectible.

Every Dealer Should Take Stock.
Every m erchant should take stock 

and make out a fiscal statem ent at 
least once a year. T he benefits are 
so g reat th at no man who has his own 
in terest a t heart can afford to pass 
up this im portant work, even though 
it does take considerable tim e from 
the regular and routine w ork of the 
store. W hat is the use of giving all 
your time to strenuous m arching un
less you know you are m arching in 
the righ t direction? In  the same way, 
what is the use of laboring hard for 
business unless you know th at you 
are conducting business in a profitable 
m anner? T hat is what the annual 
inventory shows you.

I t  can well be described as the 
business m an’s X-ray. I t  brings to  
light m any of the im portan t details of 
bis business th at could not otherw ise 
be ascertained. I t  shows him the true 
standing of his business and allows 
him to gauge the progress being made.

L istless dealers som etim es think 
that they know these particulars well 
enough w ithout going to  the work ol 
taking stock. They are m erely guess
ing, however, and guessw ork has no 
place in business to-day. T he m er
chant m ust know for a certainty.

He m ust ascertain at least once a 
year if satisfactory progress is being 
made. If  not, an exam ination should 
^t once be made into the cause with 
the aim of rem oving it. If  he does 
not take stock he will no t be aware 
of the fact that profits are not what 
they should be and, therefore, he con

tinues on, all unconscious, th a t he is 
not sailing in the direction of P ort 
Success.
R azor Business Should Be Gone After

Love of the home shave still lingers. 
The advantages of home shaving are 
so g reat for m ost men th a t they pre
fer it much m ore than the public 
shop, and another feature th at carries 
a good deal of weight is the fact that 
it is less expensive.

This being so, there is opened up 
to the druggist who is awake to  his 
opportunities a chance to  increase 
sales to  a considerable extent, and to 
do so w ithout incurring any additional 
overhead expense in the way of rent, 
clerk hire, light, etc. The appreciable 
profit secured from the sale of razors 
is really so much “velvet” for the 
dealer.
D ruggists G etting Big Share of Razor 

T rade.
Realizing this, aggressive druggists 

have been getting  behind the razor 
trade strongly—not only stocking 
them, but playing it up prom inently in 
window and in terior display as well 
as in o ther advertising. T he result 
has been th a t the general public is 
more and m ore regarding the drug 
store as headquarters for razors. In 
fact, one razor m anufacturer states 
that the g reatest-percen tage  of their 
product is sold through the drug 
store.

I f  you a re  not getting  your share 
of the razor blade trade the explana
tion probably lies in the fact that you 
have not been m aking a strong  enough 
bid for it. I t  is not enough th at you 
should stock these goods, but in o r

der to  secure the best results it is 
essential th at you get strongly  behind 
it, not in a half-hearted, but in an 
enthusiastic m anner.
Stir Up Com petition Am ong Clerks.

A retailer recently related to  the 
w riter how he had stim ulated sales 
to a considerable extent by stirring  
up a little com petition am ong his 
clerks in the m atter of sales. By 
m eans of the cash register and the 
counter check books, each clerk’s sales 
were kept track  of separately and to 
talled up a t the end of the week and 
announced. He sta ted  that immed
iately the plan was inaugurated he 
could notice his clerks putting  forth  
a g reater effort to  make sales, be
cause no one cares to  be last in any 
contest. As a further stim ulant to 
effort, a small prize was offered to  the 
one m aking the best show ing each 
week.

T hat the clerks took a genuine in
terest in the com petition each week 
was shown by the fact th a t while at 
first the to ta lling  up of sales was left 
until M onday m orning the  clerks ask
ed that results be given on Saturday 
n ight—which, of course, was easily 
arranged.

The result of this com petition was 
that sales were considerably increas
ed and clerks made better salesmen, 
because they gave thought and study 
as to how they m ight increase sales.

I t  is certainly good business to  stir 
up a little com petition am ong clerks 
in some such way. A nother plan is 
to have a com petition am ong clerks to  
see which one can sell the m ost of 
one particular line in a week. I t  is

1919
Drugs, Sundries, Books, 

Stationery.
Soda Fountains, Carbonators, Tables, 

Chairs and Fountain Supplies.
W e all readily recall the weather conditions in Michigan one 

year ago and the extreme difficulty not only in getting merchandise 
from the manufacturers but in distributing the same to the retailers 
and consumers.

The severity of the winter season of 1918 not only precluded but 
practically put an end to the winter consideration of investment in 
fountains, carbonators, etc., for the summer of 1918. Now, all i$ 
changed, the winter is open and many are not only considering but 
closing deals for the necessary apparatus for what will be w e believe 
a splendid seasons

W e have continued our agency for the Guarantee Iceless Foun
tain and we also can furnish carbonators on short notice. W e have 
amply provided for our purchases of syrups, coco cola, fruit juices, 
etc. W e suggest early consideration of all of these features which 
are strong side lines for the drug trade. Our Mr. Olds who has 
charge of the specialty department is always at your service.

Yours respectfully,

Hazeltine & Perkins Drug Go.
Grand Rapids, Michigan
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w onderful how a little friendly rivalry 
between the clerks will stim ulate them  
to g reater action and help swell the 
s to re’s sales.

W hy Sulphuric Acid Is  the King 
of Chemicals.

W hen the chem ists clam or for more 
platinum, and the United S tates Bu
reau of Mines says we are starving 
for platinum, the laym an naturally  
sits up and asks, “W h at’s all the talk 
about platinum ? W hat is it used for?’’ 
And the answ er is, “sulphuric acid.” 

Platinum  is a m any sided metal. It 
is not corroded in m oist a ir; it is 
not oxidized by electric sparks. 
Hence it is used in contact points in 
m any electrical instrum ents, such as 
telephones, telegraphs, radios, signal 
instrum ents on ship board, and so on. 
I t  is not affected by m ost chemicals 
or by high tem peratures; therefore 
it is used in certain parts of big guns, 
in chemical analysis, in electric fur
naces. I t  is very costly, therefore it 
is in demand for jew elry by persons 
who do not know for w hat else to 
•spend their money.

But all of these uses are over
shadowed a t the present time by its 
use in the m anufacture of sulphuric 
acid; and sulphuric acid is absolutely 
essential in m aking high explosives, 
war gases, dyes, m any foods and med
icines; in fact, hardly a substance can 
be nam ed in the m anufacture of which 
sulphuric acid does' no t have to  deal 
directly or indirectly. T he late Rob
ert K ennedy Duncan, founder of the 
system  of fellowship in industrial 
chem istry a t the U niversity  of P itts 
burgh, Pa., speaks of it as “sulphuric 
acid, oil of vitriol, the king of chem 
ical products.”

V ery recently, a French authority  
in com m enting on this chemical said, 
“ If called upon to decide which of all 
the m anufactured products, the in
dustrial creations, has been the m ost 
necessary and useful to the country 
since the war, w ithout which defeat 
would have been rapid and inevitable 
I should answ er w ithout hesitation, 
sulphuric acid. T he factor which best 
represents the economic prosperity 
of a nation is its consum ption of sul
phuric acid. T rue, in tim e of peace, 
it is still m ore so in m odern w arfare.” 

W hat does this K ing of Chemicals 
do in the process of m aking explo
sives? T he chem ist says it is a de
hydrating agent. T h at is, it has a 
trem endous affinity for water. I t  will 
abstract w ater from the a ir; it will 
take w ater from  anything w ith which 
it comes in contact. If w ater is not 
to  be had already formed, it will take 
from  some available source the ele
m ents which go to  make up w ater and 
combine them . I t  is this latter act 
which is utilized in explosives m anu
facture.

Glycerin and nitric acid are ra ther 
harm less after they  are mixed. But 
if sulphuric acid is added to  the m ix
ture, it will imm ediately take an atom  
of hydrogen and one of oxygen from 
the nitric acid, and an atom  of hydro
gen from  the glycerin, combine them  
into w ater, and then take the w ater 
unto itself. T his leaves the nitric 
acid chem ically united w ith the

glycerin and we have nitro-glycerin. 
Sim ilarly we have nitrocellulose, or 
guncotton and trinitrotoluene, the 
famous T. N. T. of the present war.

Sulphuric acid is made from air, 
w ater and the fumes from  burning 
sulphur. Those are all cheap, com
mon m aterials, but they w ont unite 
w ithout strenuous provocation, or
dinarily. Platinum  furnishes a mild 
provocation, the mere presence of a 
trace of it causes the oxygen, w ater 
and sulphur dioxide to  join hands 
chemically and the K ing of Chemicals 
is born. A t the p resent time in the 
U nited States m ore than half a m il
lion tons a m onth are being made.

J. J. W illam an.

Substitutes for Glass.
The shortage of glass, of which 

enorm ous quantities have been de
stroyed, is likely to  be seriously felt 
in the reconstruction of Europe, and 
recent fairs a t Lyons and Paris have 
exhibited num erous substitute m a
terials, including some translucent 
ones that may be used for the win
dows of such places as cellars, 
stables and garages. T ransparent, 
although som ewhat costly, are silox- 
ide, a bluish glass of silica and such 
acid oxides as those of zircon
ium and titanium, and artificial mica, 
an electrically fused m ixture of 
green sand, bauxite, magnesia, and 
alkali.

Excellent substitutes of somewhat 
im perfect transparency are num er
ous cellulose products, sheet gelatin, 
various products of casein and albu
minoid substances, and o synthetic 
resin of phenois condensed with 
formol. A very cheap m aterial con
sists of two sheets of paper united by 
translucent glue, with strengthening 
hemp strands between, the outside 
being coated with flexible w ater
proof varnish.

A better w aterproof substitute, 
which is known as “vitro-cellose,” 
and may be made into glass-like 
panes, consists of a light m etal lat
tice work coated with non-inflam
mable film; and a sim ilar m aterial— 
“flexible glass,” made by coating 
muslin, gauze or fine m etal cloth 
with a flexible film—m ay be rolled 
up when being transported.

W hat Are You W orth?
Did you ever figure out w hat you 

are w orth to yourself?
Did you ever think that, as a 

human being, you have a certain 
value which can be set down in dol-
1. rs and cents?

You can reckon it from your wages 
or salary.

Your annual income represents the 
in terest on a certain am ount of cap
ital.

Suppose you receive $1,000 a year. 
A t 4 per cent, this is the in terest on 
$25,000. If you could turn  yourself 
into “capital” th is would be your 
value.

W henever you increase your energy 
intelligence o r effectiveness in your 
business you can capitalize yourself 
at a higher figure. W hen you can 
pull down $4,000 a year from  your 
services you can set down your per
sonal valuation a t $100,000.

WHOLESALE DRUG PRICE CURRENT
Price« quoted are nominal, baaed on market

A d d a
Boric (Pow d.) . .  18# 26
Boric (X ta l) ___  18# 26
Carbolic ................  5 6#  59
C itric  ..................  1 48@1 55
M uriatic  ..............  3 f t  © 5
N itric  ......................  10® 15
iixuiic ....................  63#  60
Sulphuric  ............  3 f t  #  5
T a rta r ic  ..........  1 12#1 20

A m m onia
W ater, 26 deg. . . . . 1 2 #  20
W ater, 18 deg. . .10ft®  18
W ater, 14 deg. . .  9 f t#  17
C arbonate  ............  19#  26
Chloride (G ran .) 20#  30

B alsam s
Copaiba ............  1 40# 1 65
F ir  (C anada) . .  1 75@2 00 
1 ir (O regon) . .  40® 50
P eru  ..................  4 75® 6 00
Tolu ....................  1 75(8*2 00

B arks
C assia  (o rd inary ) 40#  45 
C assia  (Saigon) 90® 1 0u 
S a ssa tra s  (pow. 50c) ® 45
aoap  C ut (powd.)

35c ......................  26#  30
B erries

Cubeb ..................  1 60# 1 70
F ish  ..............................  1 00
Ju n ip e r ..................  12#  18
PncKley Ash . . . .  #  30

E x tra c ts
Licorice ................  60#  65
Licorice powd. . .  1 75#2 00 

F low ers
A rn ica  ................  1 20#1 25
Cham om ile (G er.) 70# 80
Cham om ile Rom. 1 50#  1 60 

Gums
A cacia, lBt ........... 75 #  80
A cacia, 2nd ..........  65#  75
A cacia, S orts  . . . .  35#  40
A cacia, pow dered 6u# 70
Aiues (B arb, pow ) 30#  40
Aioes (Cape Pow .) 30#  35
Aloes (Soe Pow ) 1 30# 1 35 
A safoetida  . . . .  4 25#4 50

Pow ....................  4 50®4 75
C am phor ............  3 25® 3 35
G uaiac ....................  # 2  50
Guaiac, pow uered ®2 75
Kano ......................  #  85
Kino, pow dered . .  # 1  00
M yrrh ....................  #  85
iuy rrn . pow dered #  90
Opium ............  28 50#29 00
Opium, powd. 31 25#32 00 
Opium, g ran . 31 25#32 00
OtielxaC ................... 85#  90
¡shellac. B leached 90 #  95
T rag a c a n th  ..........  # 5  00
T rag a c a n th  pow der 3 00 
T urpen tine  ..........  15# 20

I nsecticldes
A rsenic ................... 15#  20
Blue Vitriol, bbl. . .  #11  ft 
tnue V itriol, less 12#  20 
B ordeaux Mix D ry 20#  
Hellebore, W hite

pow dered ..........  38#
In sec t Pow der . . . .4 0 #  
Lead, A rsena te  P o  34#  
Lim e and  Sulphur 

Solution, gal. . .  20#

26

46 
60 
44

36
4 8 ft# 5 4 f t

i 'n ito n  Seed . . . .  2 06#2 26
E igeron  ..............  6 50#  6 75
CuDebs ........... 10 50®iu i a
E igeron  . . . . . . . .  4 50®4 75
E uca lyp tus  . 1 25®1 35 
Hem lock, pure  2 00#2 25 
Ju n ip e r B erries  16 00#  16 25 
Ju n ip er W ood . .  4 00#4 26 
L ard , e x tra  . . . .  1 95#2 lo
Lard, No. 1 ___  1 80@2 00
Lavender, Flow. 7 50@7 75 
Lavender, G ar n  1 2 o # l  40
Lemon ................  2 75#3 00
Linseed, boiled, bbl. # 1  64 
Linseed, bid less 1 74 ®1 79 
Linseed, raw , bbl. # 1  62 
Linseed, raw  less 1 72#  1 77 
M ustard , true , oz. # 2  96 
M ustard , a rtifil, oz. # 1  65
N eatsfoo t ........... 1 80# 2 00
Olive, pure  . . . .  8 80#  10 60 
o live, M alaga,

yellow ..............  6 50#7 00
Clive, M alaga,

g reen  ............... 6 50#7 00
O range, Sw eet . .  4 60#4  76 
O riganum , pure  # 2  60 
O riganum , com ’l #  75
Pennyroyal . . . .  2 50#2 75 
P epperm in t . . . .  6 50®6 75 
Rose, pu re  . . .  38 00@40 00 
R osem ary  F low s 2 00#2 25 
Sandalw ood, E.

1.......................  18 60#  18 75
S assa fras , tru e  3 50®3 75 
S assafras , a r t i t i’l 90#  1 20
S pearm in t ..........  6 50#6 75
Sperm  . . . . . . . . .  2 85®3 00
T ansy ................  5 50#5 75
T ar, USP ............... 45#  60
T urpen tine , bbls. @ 83
T urpen tine, less 88® 95
W intergreen , tr .  8U0@8 25 
w m tergreen , sw ee t

b irch  ................  7 00@7 25
W intergreen , a r t  1 25#1 60 
W orm seed . . . .  7 5o®7 75 
W orm wood . . . .  6 50#6 75 

P o tassium
B icarbonate  . . . .  1 26#1 80
B ichrom ate  ..........  62#  6U
t . i 'u m iu t ..............  1 30#  1 60
C arbonate  ..........  1 20# 1 30
L niorate, g ra n 'r  65# 70 
C hlorate, x ta l  o r

powd....................... 60#  65
Cyanide ..................  40#  60
Ludide ................  4 29@4 36
.perm anganate  2 76#3 00 
p ru ss ia ie , yellow # 1  75 
P ru ss ia te , red  3 75®4 00 
Su lphate  ..............  # 1  00

Roots
A lkanet ............  4 50#4 75
Blood, pow dered 60 #  70
C alam us ................  60#2 50
E lecam pane, pwd. 15#  20
G entian, powd. 27 #  86 
G inger, A frican ,

pow dereu ..........  26#  80
Ginger, J am a ic a  36#  40
Ginger, J 'am aica,

pow dereu ..........  32#  35
Goldenseal, pow. 8 50 #  9 00 
Ipecac, powd. . .  6 00# 6 26

P aris  G reen
Ice Cream

P iper ice  C ream  Co., 
K alam azoo

Bulk, V anilla  ..............  1 00
Bulk, Chocolate ..........  1 10
Brick, C aram el ..........  1 10
Brick, S traw b erry  . . . .  1 20 
Bulk, T u tti  F ru iti  . .  1.20
Brick, V a n i l l a ................. 1 20
Brick, C hocolate . . . .  1 60
Brick, C aram el ..........  1 60
B rick, S traw b erry  . . . .  1 60 
Brick, T u t ti  F ru it i  . .  1 60 
B rick  any  com bination  1 60 

Leaves
B uchu ......................  @3 50
B uchu, pow dered @3 60
Sage, bulk ..........  67 #  70
Sage, f t loose . . . . 7 2 #  78 
Sage, pow dered . .  6 5 #  60 
Senna, Alex . . . .  1 40@1 60
Senna, T inn ...........40#  46
Senna, T inn. pow. 60 #  65
U va U rsi ..............  45 #  60

Oils
Alm onds, B itte r,

tru e  ..............  18 5 0 #  18 76
Alm onds, B itte r,

a rtif ic ia l ......... 7 00#7 20
A lm onds, Sw eet,

tru e  ..................  4 00#  4 25
Almonds, Sw eet,

im ita tio n  ........... 76#1 00
Am ber, crude . .  4 00@4 25 
Am ber, rectified 5 50@5 75
A nise ..................  2 50@2 75
B ergam on t . . . .  9 60 # 6  76
C ajep u t ..............  2 00# 2 25
C assia  ..................  4 50#4 75
C asto r ................  3 10@3 30
C edar L ea f . . . .  1 76@2 00
C itronella  ........... 1 00@1 25
Cloves . . . . . . . . .  4 60@4 75
C ocoanut ............  40#  60
Cod L iver . . . . . . .  5 60#6  76
C roton . , ..........  2 00#2 25

m corrce ................  60#  65
Licorice, powd. 50#  60
O rris, pow dered 40# 45
Poke, pow dered 20#  25
R hu b arb  ..............  # 1  00
R hubarb , powd. 1 25#1 60 
Rosinw eed, powd. 25#  30 
S a rsap arilla , H ond.

g r o u n d .............. 1 25#1 40
S arsap a rilla  M exican,

g round  ........... 1 o 0 # l  10
Squills ....................  3 6 #  40
Squills, pow dered 45#  65 
Tum eric, powd. 2 5#  80
V alerian , powd. . .  # 1  00

Seeds
A nise ..................... 42#  45
Anise, pow dered 47#  50
Bird, I s  ..................  13#  19
C anary  ................... 28#  85
C araw ay, Po. .95 85#  90
C ardam on ........  1 80#2 00
Celery, powd. 1.00 90#1 00 
C oriander powd .30 22 ft#25
DUI ......................... 30 #  35
FenneU ............... 1 00#1  20
F la x  ....................... 10#  15
Flax , g round  . . . .  10 #  15 
F oenugreek  pow. 22 #  30
H em p ..................  l i f t #  15
LobeUa ................... 40 #  60
M ustard , yeUow . .  45#  50 
M ustard , b lack  . .  3 0 #  35
Poppy ..................  # 1  00
Q uince ............... 1 50#  1 75
R ape ......................  15#  20
Sabadilla  ............. #  35
SabadUla, powd. 35 #  45
Sunflow er ..........  12 f t #  20
W orm  A m erican  . .  # 2 5
W orm  L ev an t . .  1 65#  1 75

Tinctures
A conite ................
A loes ....................
A rn ica  ..................
A safoe tida  ..........
B e l la d o n n a ..........
B enzoin ..............
B enzoin Compo’d
B uchu ..................
C an tharad ies  . . .

# 1  65 
# 1  35 
# 1  50 
# 4  40 
# 2  86 
# 2  50 
# 8  SO 
# 2  40 
# 3  90

the day oi Issue.
Capsicum  ............  # 2  15
C ardam on ..........  # 2  10
C ardam on, Comp. # 1  60
C atechu ..............  # 1  60
C inchona ..............  @2 25
Colchicum ..........  @2 40
Cubebs ................. # 2  35
D igitalis ..............  # 1  90
G entian  ................  # i  so
Ginger ..................  @1 50
G uaiac ..................  # j  90
G uaiac, Ammon. # 1  80
Iodine ..................  # 1  so
iodine, Colorless # 2  00
Iron, clo..................  # 1  60
Kino ......................  # 1  65
M yrrh  ..................  @2 60
N ux Vom ica . . . .  # 1  76
Opium ..................  @7 50
Opium, Cam ph. # 1  35
Opium, Deodorz’d # 9  SO
R hubarb  ..............  # 1  66

P a in ts
Lead, red  dry  . . . .  13@13ft 
Lead, w hite  dry  13# 13 ft
Lead, w hite  oil . .  13@13ft 
Ochre, yellow bbl. #  1ft 
Ochre, yeUow less 2 #  6
P u tty  ..................  4 f t#  7
Red V enet'n  A m er. 2 #  S
Red V enet’n, E ng  2ft@  6
V erm illion, A m er. 2 5#  30
W hiting , bbl........... #  3
W hiting  ..............  3 f t #  6
L. H . P. Prepd. 2 90#8 10

M iscellaneous
A cetanalid  ......... 1 10@1 20
Alum  ......................  17#  20
Alum, pow dered and

ground ..............  i s #  21
B ism uth , S ubni

t r a te  ............... 4 00®4 10
B orax  x ta l o r

pow dered ........... 10#  15
C an tharades po 2 00# 6 50
Calom el ..............  2 56@2 62
C apsicum  ..............  38 #  46
C arm ine ............  6 50#7 00
C assia B uds ........  SO# 60
Cloves ..................  77#  85
Chalk P rep a red  . .  12#  16 
Chalk P rec ip ita ted  12# 15
Chloroform ..........  82#  89
C hloral H y d ra te  2 32® 2 42
Cocaine ..........  14 30#14 86
Cocoa B u tte r  . . . .  60#  60 
Corks, list, less  40%
Copperas, bbls........... #  8
Copperas, less . .  8 f t #  8 
Copperas, powd. 4ft @ 10 
Corrosive Sublm  2 22® 2 28 
C ream  T a r ta r  . . .  86#  92
C uttlebone ........  95#  1 00
D extrine  ..............  10#  15
D over's P ow der 5 75#6 00 
E m ery , All Nos. 10# 15 
E m ery , Pow dered  8 #  10 
Epsom  S alts , bbls. #  4ft 
Epsom  Salts, less 5 #  10
E rg o t ..........................  @3 50
E rgo t, pow dered # 3  60
F lake  W hite  . . . .  15#  20 
Form aldehyde, lb. 25 #  30
G elatine  ........... 1 75#1 90
G lassw are, fu ll case  68% 
G lassw are, less 50% 
G lauber Salts, bbL #  3ft 
G lauber S a lts  le3s 4 #  8
Glue, B row n ........... 26#  35
Glue. B row n Grd. 26 #  35 
Glue, W hite  . . . .  30#  35 
Glue, W hite  Grd. 30 #  35
Glycerine ................  24 #  40
H ops ........................  60#  75
Iodine ................ .. 5 60#6 90
Iodoform  ........... 6 69#6  74
Lead, A ceta te  . . .  25#  SO 
Lycopdium  . . . .  2 25#2 10
M ace ......................  85 #  80
Mace, pow dered 95#  1 00
M enthol ............  8 50@8 75
M orphine . . . .  15 4S#16 00
N ux V om ica ......... #  10
N ux Vomica, pow. 28#  85 
P ep p er b lack  pow. 5 8 #  66
Pepper, w h ite  ......... #  SO
P itch , B urgundy #  15
Q uassia  ..................  12#  16
Q uinine ..............  1 2801 72
Rochelle S a lts  . .  69 #  66
Saccharine ..............  # 1  25
S alt P e t e r .................86#  48
Seld lits M ixture  . .4 8 #  86
Soap, g reen  ............. 20 #  SO
Soap m o tt c as tile  2 2 f t#  88 
Soap, w h ite  castU e

case ..................  # 8 5  00
Soap, w h ite  castile  

less, p e r b a r  . . . .  # 8  76
Soda A sh ............  4 f t #  10
Soda B icarbonate  3 f t #  10
Soda, S a l ................... 2 #  6
S p irits  C am phor . . .  # 1  50 
Sulphur, roll . . . .  4 f t #  10 
Sulphur, Subl. 4 9-10#  16
T am arin d s  ............. 15#  20
T a r ta r  E m etic  . .  ' #  00 
T urpen tine , Ven. 60#0  00 
V anilla  Bx. pu re  1 50#2 00 
W itch  H azel . . .  1 35#1  75 
Zinc S u lphate  . . . .  10#  15
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GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six hours of mailing, 

and are intended to be correct at time of going to press. Prices, however, are 
liable to change at any time, and country merchants will have their orders filled 
at market prices at date of purchase.

ADVANCED DECLINED
Brooms 
Green Peas 
Split Peas
Rub No More Soap Pow der
Tw ine
Galv. Pails
Galv. Tubs

AMMONIA 
A rctic B rand

12 oz. 16c, 2 doz. box 3 00
16 oz. ‘¿be, 1 doz. box 1 75
32 oz., 40c, 1 doz. box 2 85

A X LE GREASE 
Mica, 25 lb. p a i l ...........1 60

BAKED BEANS
No. 1, p e r doz..................1 85
No. 2, per doz. . . . . . .  2 00
No. 3. p e r doz.............. 3 15

BATH BRICK 
E nglish  ........................... 96

BLUING
Jen n in g s’

C ondensed P e a rl B luing 
Sm all, 3 doz. box . . . .  2 55 
L arge, 2 doz. box . . . .  2 90

BREA K FA ST FOODS
C racked W hea t, 24-2 4 60
C ream  of W h ea t . . . .  7 50 
P illsbury’s  B est C er’l 2 50 
Q uaker P u tted  R ice . .  4 35 
Q uaker Puffed W heat 4 35 
Q uaker B rk fs t B iscuit 1 90 
Q uaker Corn F lakes  . .  2 90
R alston  P u r in a  ..........  4 00
R alston  B r a n z o s .......... 2 20
R alston  Food, la rge  . .  3 30 
R alston  Food, sm all . .  2 30 
Saxon W hea t Food . .  4 75 
Shred  W h ea t B iscu it 4 50 
T riscu it, 18 .......................2 25

Kellogg’s  B rands 
T oasted Corn F lakes 
T oasted  C orn F lakes 
ro a s te d  Corn F lak es

Ind iv idual ..............
(Crumbles ......................
(Crumbles, Indv...........
B iscuit ............................
D rlnket ........................
P ean u t B u tte r  ...........
B ran  ..............................

4 20 
4 20

2 00 
4 20 
2 00 
2 00 
2 60 
4 40 
4 30

BROOMS
F ancy  Parlo r, 25 lb. 9 00 
P a rlo r, 5 String , 25 lb. 8 75 
S tan d ard  P arlo r, 23 lb. 8 50
Common, 23 lb ..............  8 00
Special, 23 lb ..................  7 25
W arehouse, 23 lb. . .  10 00

BRU SHES
Scrub

Solid B ack. 8 in. . . . .  1 00
Solid Back, 11 in. . . . .  1 36
Po in ted  E n d s .......... . .  1 00

Stove
N o 8 ............................. . .  1 00
No. * .......................... . .  1 60

No 2 .............. ..............  1 80
N o 9 ............... ..............  1 70
No. 4 ............... ............... 1 90

Corn
F a ir  ................................... 1 85
Good ..............................  2 15
F an cy  ............................... 2 30

French  Peas 
M onbadon (N a tu ra l; 

per dos......................
G ooseberries

No. 2, F a ir  ..................
No. 10 ........................... 7 75

Hom iny
S tan d ard  ......................  1 26

L obster
% lb ................................... 2 10
% lb................................... 3 35
P icn ic  F la t  ................... 8 76

M ackerel
M u3tardi 1 lb.................. 1 80
M ustard , 2 lb .................. 2 80
Soused, 1% l b . ............. 1 60
Soused, 2 lb.....................2 76
Tom ato, 1 lb .....................
Tom ato, 2 lb.....................

M ushroom s
B uttons, %s ..............  @30
B uttons, Is  ................... @50
H otels, Is  ..................... @44

O ysters
Cove, 1 lb ......................
Cove, 2 lb.......................

P lum s
P lum s ..................  2 50@3 00

P ea rs  In Syrup 
No. 3 can  pe rdz. 3 25@3 75

Peas
M arrow fa t ......... 1 75© 1 85
E arly  Ju n e  . . . .  1 90@2 10 
E arly  Ju n e  s lftd  2 16@2 30

P eaches
P ie  ................................
No. 10 size can  pie @6 00

P ineapple
G rated , No. 2 ..............  2 85
Sliced No. 2 E x tra  . .  2 90

Pum pkin
Good ................................. 1 50
F ancy  ............................... 1 65
No. 10 ............................... 4 50

R aspberries
No. 2, B lack  Syrup  . .  3 00
No. 10, B lack ............. 12 50
No. 2, Red P reserved  
No. 10, Red, W ate r . .  12 50 

Salmon
W arren s, 1 lb. T all . .  3 65 
W arrens, 1 lb. F la t  . .  3 75
R ed A laska  .........   2 85
M ed. Red A laska  . . . .  2 60 
P in k  A laska  ..............  2 20

S ard ines
Dom estic % s ..............  6 76
D om estic, % M u sta rd  6 50 
D om estic, % M u sta rd  6 80 
N orw egian , %s . . . .  15@18 
P ortuguese , %s . . . .  30@35

S auer K ra u t
No. 3, cans  ................. 1 65
No. 10, c a n 3 .....................

B U TTE R  COLOR 
Dandelion, 25c size . .  2 00

CANDLES
Paraffine, 6s .............. 17%
Paraffine, 12s ............ 19%
W lcking .......................  *8

CANNED GOODS 
Apples

1 lb. S tan d a rd s  . .  @1 *0
No. 10 .......... .. @5 00

B lackberries
2 lb ....................................
S tan d a rd  No. 10 . .  @10 60

Shrim ps
D unbar, I s  doz............ .. 1 80
D unbar, l% s  doz. . . . .  8 40 

Sucootash
F a ir  ................................
Good ................................
F an cy  .............................

S traw b erries
S tan d ard  .................... . 2 60
F an cy  ........................... . 2 90

T om atoes
No. 1% ........................ 1 40
No. 2 ............................ .. 1 75
No. 1 0 .......... ............... . .  8 00

T una
B eans

B aked  ..................  1 25@2 25
Red K id n e y ___ 1 2601 86
S tr in g  . . . ; ............. 1 90@2 60
W ax  ..................... 1 80@2 50

B lueberrlea
S tan d a rd  ....................  @
No. 10 ......................  @11 60

Clam a
L ittle  Neck. 1 lb ..............

C lam  Bouillon 
B u rn h am 's  % pL . . . .  2 25
B urnham ’s  p ts ............ I  75
B u rn h am ’s  q ts ............7 50

Case
%s. 4 doz. in  case  . . . .
%s, 4 doz. in  case  . . . .
Is , 4 doz. in  c a s e ...........

CA TSU P
Van Cam p’s, % p in ts  1 80
V an C am p’s p in ts  . . . .  2 70

C H E E S E
Peerless  ................ @42
B rick ...................... @39
Leiden ................ @
L im burger .......... @36
P ineapple  ............ @
E dam  .................. @
Sap Sago ............ @
Swiss, D om estic @

C H EW IN G  GUM 
A dam s B lack Jac k  . . . .  70
A dam s S a p p o ta ............... 76
B eem an’s P ep sin  ........... 70
B eechnut ........................... 75
D oublem int ....................... 70
F lag  Spruce ..................... 65
Ju icy  F ru it  ....................... 70
S terling  G um  P ep ...........70
S pearm in t, W rig leys . .  70
Y ucatan  ..............   70
Zeno .....................................  70

CHOCOLATE 
W alte r B ak er & Co.

G erm an 's  Sw eet ...........
P rem ium  ........................... 85
C aracas  ............................. 38

W alte r M. Low ney Co.
P rem ium , %s ................... 86
Prem ium , % s ................. 86

CIGARS
Johnson  C igar Co. B rands 
D utch  M aste rs  Club 
D utch  M aste rs  Banq.
D utch  M aste rs  Inv.
D utch  M aste rs  Pan .
D utch  M aste r G rande 
D utch  M aste r Special 
D utch  M as te r Lond
E l P o r ta n a  ................
Gee J a y  .........................
D utch  M asters  Six . .
D utch  M asters  H and

M ade .............. ..
D utch  M aste rs  B ab)

G rand  ......................
L ittle  D utch  M asters
S. C. W...........................
D utch  M asters

Seconds ...................
E x em p la r .....................

P e te r  D ornbos B rands
D ornbos Single B ndr. 42 60 
D ornbos P e rfec to  . .  42 50
V an D am , 5c ............  37 60
V an Dam , 6c ........... 42 50
V an D am , 7c ............  49 00
Van D am , 10c ..........  70 00
W orden G rocer Co. B rands 
B oston S tra ig h t . . . .  42 00 
T ran s  M ichigan . . . .  42 60
C ourt R oyai ..............  48 00
H em m eter’s  C ham 

pion ........................... 46 00
Iroquois ......................  42 60
Qualex ........................... 46 00
La Q u a la t in c ia ........... 70 00
W orden’s  H and  M ade 40 00
B. L. ...............    42 60
R oyal M ajor ............... 45 00
L a  V alla R o s a ........... 80 00
L a  V alla Rosa, K ids 45 00
V alla G r a n d e ............... 42 50
K uppenheim er, No. 2 43 00
F ir s t N a tiona l ..........  33 00
K nickerbocker ..........  42 50

C LO TH E S LINE
P er doz

No. 40 T w isted  C otton  2 00 
No. 50 T w isted  C otton  2 50 
No. 60 T w isted  C otton  3 00 
No. 80 T w isted  C otton  3 25 
No. 60 B raided  C otton  2 60 
N. 60 B raided  C otton  3 00 
No. 80 B raided  C otton  3 60 
No. 50 S ash  Cord . . . .  3 4 0  
No. 60 Sash  Cord . . . .  4 00
No. 60 J u te  ................... 1 75
No. 72 J u te  ................. 2 00
No. 60 S isal ................... 1 85

Galvanized W ire 
No. 20, each  100ft. long 1 90 
No. 19, each  100ft. long 2 10 
No. 20, each  100ft. long  1 00 
No. 19, each  100ft. long  2 10

COCOA
B ak er’s  ............................... 39
B unte, 10c size ............... 88
B unte, % lb. .................2 2b
B unte , 1 lb ..................... 4 00
C leveland ......................... 41
Colonial, %’S ..................... 35
Colonial, % s ..................... 33
E pps ..................................... 42
H ershey’s  %s ................... 82
H ersh ey 's  %s ................... 80
H u y ler ................................. 36
Lowney, % s ......................... 38
Lowney, %s ......................... 87
Low ney, % s ..................... 37
Lowney, 5 lb. c an s  . . . .  37
V an H outen , % s ............. 12
V an H outen , % s . . . . . . .  18
Van H outen , % s .................36
V an H outen , I s ................. 66
W a n -E ta  ........................... 86
W ebb ................................... 83
W ilbur, % s ....................... 33
W ilbur, %s ....................... 33

COCOANUT
%s, 5 lb. case  ............... 88
%s, 5 lb. case  ............... 37
%s, 15 lb. case ............. 36
%s, 16 lb. case  ............. 35
%s & %3, 15 lb. case  35%
6 and  12c pails  ........  4 35
Bulk, pails  ....................... 27
Bulk, b a rre ls  ................... 25
70 8c pkgs., p e r case  5 26 
70 4 oz. pkgs., p e r case  5 25 
B akers  C anned, doz. 1 20

C O FFE E S ROASTED 
Rio

Common ............................. 24
F a ir  ....................................  25
Choice ................................. 26
F an cy  ...........................    27

Santos
Common ........................... 27
F a ir  ..................................   28
Choice ................................... 29
F an cy  ................................  30
P eab erry  ............................. 29

M aracaibo
F a ir  ......................................  34
Choice ................................. 36

M exican
Choice ................................. 34
F ancy  ................................. 36

G uatem ala
F a ir  ..................................... 34
F an cy  ................................... 37

Jav a
P r iv a te  G row th
M andling ............
A nkola ................

San Salvador
Good ....................................  34

Mocha
S hort B ean  ......................  55
Long B ean  ......................... 55

Bogota
F a ir  ....................................
F an cy  ................................... 39

P ackage  Coffee
New Y ork B asis  

A rbuckle ....................... 27 00

M cL aughlin’s  XXXX 
M cL aughlin’s  XXX X  

package  coffee is sold to  
re ta ile rs  only. M all a ll o r 
d e rs  d irec t to  W. F. M c
L aughlin  & Co., Chicago.

E x tra c ts
H olland, % g ross bx». 1 80
Felix , % g ross ............. 1 15
H um m el’s  foil, % gro. 85 
H um m el’s  tin , % gro . 1 43

CO ND EN SED  M ILK
C arnation , T a ll ........... 7 50
C arnation , B aby  ........  6 80
P e t, T a ll ....................... 7 50
P e t, B aby ....................... 5 50
V an  Cam p, T ail . . . .  7 50 
V an  Cam p, B aby  . . . .  5 50

M ILK COMPOUND
Hebe, T all. 6 doz........... 6 10
H ebe, B aby, 8 doz. . .  6 00

CO NFECTION ERY  
S tick  C andy P a ils

H orehound  ......................  25
S ta n d a rd  ......................... 25

C ases
J ’um bo ..............................  26

Mixed Candy
P alls

B roken ............................. 25
C ut L oaf ..................    26
G rocers ............................  20
K in d e rg a rten  ................  29
L ead er ..............................  26
N ovelty  ........................
P rem lo  C ream s ............  35
R oyal ................................  24
Special ...........................  24
X  L  O ............................  23

Specialties
P a lls

Auto K isses (b ask e ts) 28 
B onnie B u tte r  B ites  . .  30 
B u tte r  C ream  Corn . .  32 
C aram el Bon B ons . .  32 
C aram el C roquettes  . .  30 
C ocoanut W affles . . . .  28
Ooffy Toffy ..................  30
Fudge, W aln u t ............  32
Fudge, Choc. P e a n u t 30 
Iced O range Jellies  . .  27 
Ita lian  Bon Bons . . . .  27 
AA Licorice Drops

5 lb. box ................... 2 25
Lozenges, P ep ............... 30
Lozenges, P in k  ............  30
M anchus ......................  27
M olasses K isses, 10

lb. b o x .......................... 28
N u t B u tte r  Puffs  . . . .  28

C hocolates P a ils
A ssorted  Choc............... 32
A m azon C aram els . . . . 32
C ham pion ...................... 31
Choc. Chips, E u rek a 35
K londike C hocolates 38
N abobs .......................... 38
N ibble Sticks, box ..2 25
N u t W afers  .................. 38
Ocoro Choc. C aram els 34
P e a n u t C lu s t e r s .......... 38
Q u in te tte  ...................... 32
R egina ........................... 30

Pop Corn Goods
C ra ck e r-Ja c k  P rize  . . 6 60
C heckers P rize  .......... 6 60

Cough Drops
Boxes

P u tn am  M enthol . . . . 1 60
S m ith  B ros..................... 1 60

COOKING COMPOUNDS
Crlsoo

36 1 lb. can s  ............... 10 25
24 1% lb. c an s  .......... 10 25
6 6 lb. cans  ................ 10 25
4 9 lb. cans  ................. 10 25

Mazola
5% oz. bottles, 2 doz. 2 60
P in ts , tin , 2 doz.......... 8 00
Q uarts , tin , 1 doz. . . . 7 50
% gal. tins, 1 doz. . . 14 25
Gal. tins, % doz.......... 13 80
5 Gal. tins, 1-6 doz. 19 60

CREAM TARTAR
B arre ls  o r D rum s . . . . .  84
Boxes ............................ . .  86

DRIED  FR U IT S
Apple«

E vap 'ed , Choice, blk @16
E vap’d F an cy  b lk .. @

A pricots
C aliforn ia  ...................... @22

Citron
C aliforn ia  ...................... @36

C u rran ts
Im ported , 1 lb. pkg. . 
Im ported , bu lk  ............

P eaches
M uirs—Choice, 25 lb. . .  
M uirs—F ancy , 25 lb. . .  
F ancy , Peeled, 25 lb. . .

Peel
Lem on, A m erican  .......... 30
O range, A m erican  . . . .  32

R aisins
C luster, 20 carto n s  . . .  
Loose M uscatels, 4 Cr. 
Loose M uscatels, 3 Cr. 11 
L. M. Seeded 1 lb. 13@13%

Oregon P runes  
90-100 25 lb. boxes . .
80- 90 25 lb. boxes . .
70- 80 25 lb. boxes . .
60- 70 25 lb. boxes ..@ 14 
60- 60 25 lb. boxes . .
40- 50 25 lb. boxes ..@16 
30- 40 25 lb. boxes ..@ 17%

FARIN A CEO U 8 GOODS 
B eans

C aliforn ia L im as . . . .  15% 
Med. H and  P icked  . . .  10 
Brown, H o l la n d ...........

F a rin a
25 1 lb. packagea . . . .  2 66 
Bulk, pe r 100 lb..............

O riginal H olland Ruak 
P ack ed  12 rolls to  co n ta in e r 
8 co n ta in ers  (36) ro lls 4 82

Hominy
Pearl, 100 lb. sack  . . . .  6% 

M a ca ro n i
Domestic, 10 lb. box ..1  10 
Domestic, broken bbls. 8% 
S kinner’s 24s. case  1 37% 

P ea rl B arlay
C heste r ........................... 5 00
P o r t a g e ............................

Pea«
Green, W isconsin, lb. 9% 
Split, lb..............  9%

Sago
E a s t In a la  ..................    16
G erm an, sacks  ................  16
G erm an, broken  pkg. 

T apioca
Flake, loO lb. sacks  . .  16 
P earl, 100 lb. sack s  . .  16% 
M inute, S u b stitu te , 8 

oz., 3 doz.............. 3 55

FISH IN G  TA CK LE 
C otton Lines

No. 2. 15 fee t ................  10
No. 3, 15 fee t ................  11
No. 4, 15 fe e t ................  12
No. 5, 15 fe e t . . . . . . . . .  14
No. 6, 15 fee t ................  15

Linen Lines
Sm all, p e r 100 fe e t . . . .  60 
M edium , p e r 100 fe e t . .  55 
L arge, p e r 100 fe e t . . . .  <6 

F loa ts
No., 1%, p e r dozen . . . .  13
No. 2, p e r dozen ..........  15
No. 3, p e r dozen ........... 20

Hooks—K irby
Size 1-12, p e r  100 ........... S
Size 1-0, p e r 100 ..............  9
Size 2-0, p e r  100 .................10
Size 8-0, p e r  1 0 0 .................11
Size 4-0, p e r 100 .................14
Size 6-0, p e r 100 .................16

S inkers
No. 1, p e r g ross ...............60
No. 2, p e r g ross .............. 60
No. 3, p e r g ross ............... 65
No. 4, pe r g ross ...............75
No. 5, pe r g ross ...............80
No. 6, p e r gro3S ............  90
No. 7, p e r g ross ...........1 25
No. 8, p e r g ross ...........1 65
No. 9, p e r g ross .......... 2 40

FLAVORING EXTRACTS 
Jen n in g s  D C B rand 

P u re  V anita 
Terpenelesa 
P u re  Lem on

P e r  Dos.
7 D ram  16 C e n t ...........1 25
1% Ounce 20 C ent . .  1 80 
2 Ounce, 35 C en t . . . .  2 70 
2% Ounce 35 C ent . .  2 85 
2% O unce 45 C ent . .  8 10 
4 Ounce 55 C ent . . . .  5 20
8 O unce 90 C ent . . . .  8 50 
7 D ram  A ssorted  . . . .  1 25 
1% O unce A sso rted  . .  2 00

Moore’s D U B rand
P e r  Doz.

1 oz. V anilla  15 C ent 1 25 
1% oz. V anilla  25 C ent 2 00 
3 oz. V anilla  35 C ent 3 00 
1 oz. Lem on 15 C ent 1 25 
1% oz. Lem on 25 C ent 2 00 
3 oz. Lem on 35 C ent 3 00

FLOUR AND F E E D  
Valley C ity M illing Co.

Lily W hite  ................  11 90
R ow ena Rye, % s . . . .  9 75 
G raham  25 lb. pe r cw t. 5 70 
R ow ena B olted  M eal,

25 lbs., p e r cw t..........4 40
Golden G ranu la ted  M eal,

25 lbs., p e r cw t.......... 4 90
R ow ena P a n cak e  5 lb.

p e r cw t........................ 6 20
R ow ena B uckw heat

Com pound ................  6 95
R ow ena Corn Flour.

W atson  H igg ins  M illing 
Co.

New P erfec tion  %s . .  11 90
W orden G rocer Co. 

Q uaker, % s c lo th  . .  N one
Quaker, %s c lo th  . .  N one
Quaker, %a c lo th  . .  N one
Quaker, % s p a p er . .  N one
Quaker, % s p ap er . .  N one

K ansas H erd  W h ea t 
W orden G rocer Co.

P ap e r
A m erican  E agle, % s 11 45 
A m erican  E ag le , %3 11 55

Spring  W heat 
W orden G rocer Co. 

W ingold, %s c lo th  11 70 
W ingold, %s c lo th  11 60

Meal
Bolted ........................... J
Golden G ran u la ted  . .  '

W heat
Red ...........
W h ite  ...................

O ats
M ichigan cario ta  ........
L ess th a n  cario ta  . . .

Coti
C arlo ta ...........................
Leas than enrtots . . . .

Hay
C arlo ta  ...........................I
L ess th a n  c a rio ta  . .  ?

Feed
S tree t C ar F eed  . . . .
No. 1 C orn & O at F d
C racked C orn ...........
C oarse Corn M eal . .

FR U IT  JA R S
M ason, p ts ., p e r gro. 7 60 
M ason, q ts ., p e r  gro . 8 00 

-ason , % gal. p e r g r. 10 85 
M ason, c an  tops, gro . 2 80

GELATINE
Cox’s, 1 doz. la rg e  . . .  1 46 
Cox’s, 1 doz. sm all . .  90
K nox’s Sparkling , doz. 1 90 
K nox’s  A cidu’d  dog. . .  S 00
M inute, 1 doz. ........... 1 25
M inute, 8 doz........... .. 3 76
N elson 's  ......................  1 50
Oxford ........................... 75
P lym ou th  Rock, P h o t. 1 66 
P lym ou th  Rock, P la in  1 10 
W au k esh a  .....................  1 6 0

H E R B S
Sage ................................... 16
H ops .........................   16
L au re l LeaVes ................. so
S enna  L eaves ................. 45
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h i d e s  a n d  p e l t s
Hides

Green, No. 1 ................. 17
Green, No. 2 .............ig
Cured, No. 1 .........* . ’ 19
Cured, No. 2 ............... i s
Calfskin, green . No. "i 3o 
Calfskin, g reen , No. 2 28% 
Calfskin, cured. No. 1 32 
Calfskin, cured. No. 2 30%
Horse, No. 1 ..........  g 00
Horse, No. 2 .......... 5 00

Old W ool 
Lam bs . . .  
Shearlings

P e lts
7502 00 

1 0002 00 
1 0002 00

Tallow
Prime ....................... @08
No. 1 ....................... @07
No- 2 ....................... @06

Wool
U nw ashed, m ed..........@40
U nw ashed, fine   @35

PIC K L E S
Medium

B arre ls, 1,200 coun t 12 00 
H alf bbls., 600 count 6 50
5 gallon kegs ..............  2 60

Small
B arre ls  ........................  14 00
H alf b a rre ls  ................  7 60
5 gallon kegs ............  2 80

G herkins
B arre ls  ........................  25 00
H alf b a rre ls  ..............  13 00
5 gallon kegs ..............  4 50

Sw eet Small
B arre ls  ....................... 28 00
5 gallon kegs ............  5 00
H alf ba rre ls  .............   14 50

P IP E S
Clay, No. 216, p e r box 
Clay, T. D. fu ll coun t 
Cob, 3 doz. In box . .  1 25

HONEY
A. G. W oodm an’s B rand.
7 os., p e r doz...................
16 oz., per doz. . . . . . .  4 80

PLAYING CARDS 
No. 90 S team boat . . . .  2 25
No. 808, Bicycle   3 50
P e n n a n t ......................  3 25

SALERATUS 
P ack ed  60 lbs. In box.

Arm  and  H am m er . .  3 25 
W yandotte, ICO % s . .  3 00 

SAL SODA
G ranulated , bbls...........1 95
G ranu lated , 100 lbs. cs. 2 10 
G ranu lated , 363 pkgs. 2 25 

SALT 
Solar Rock

56 lb. sacks  ....................... 62
Common

G ranulated , F in e  . . . .  S 10
M edium , F in e  . . . . . . . .  2 20

SALT PISH
Cod

L arge, whole ......... @15%
Small, whole ..........  @15
S trip s  o r b ricks  . .  20023
Pollock ......................  @14

H olland H erring
S tandards , bbls...........
T . M„ bbls.....................
S tandard , kegs ..........
Y. M. kegs .................

H erring
Full F „ t  H erring . 85»

to  400 c o u n t ..........
Spiced, 8 lb. pa lls  ......... 05

HORSE RADISH
P er doz................................. 90

JE L L Y
101b. K anak in . pe r pail 1 40
301b. pails, p e r pail . . .

JE L L Y  GLASSES
8 oz. capped in bbls.,

per doz............................. 36
M A PLEIN E

2 oz. bottles, per doz. 3 00
1 oz. bo ttles, pe r doz. 1 75
16 oz. bo ttles , per dz. 16 50
32 oz. bo ttles, p e r dz. ;30 00

MINCE MEAT
P e r  case  ...................... 4 15

M OLASSES
New O rleans

F an cy  Open K e ttle  . . . .  70
Choice ..........................
Good ..............................
S tock ................................

H alf b a rre ls  5c ex tra
Red H en, No. 2 .......... 2 90
Red H en, No. 2% . . . 3 50
Red H en. No. 5 .......... 3 40
Red H en, No. 10 . . . . . 3 30
Uncle Ben, No. 2 . . . . 2 90
Uncle Ben, No. 2% .. 3 50
Uncle Ben. No. 5 . . . . 3 40
Uncle Ben, No. 10 . . S 30
G inger Cake, No. 2 . . 3 35
G inger Cake, No. 2% 4 30
Ginger Cake, No. 5 .. 4 25
O. Kt I ,. Open K ettle ,

No. 2% ...................... 5 65

M USTARD
% lb. 6 lb. box . . . . . . . .  30

NUTS—Whole
Almonds, T erragona 30
Brazils, large w ashed 34
Fancy Mixed ___ 28029
Filberts, B arcelona .. 24
P eanuts, V irg in ia  . . . 18
P eanuts, V irginia,

R oasted  ...................... 22
Peanut3, Spanish  ___ 20
W alnuts C alifo rn ia  36@37
W alnuts, F ren ch  . . . . 32

Shelled
Almonds .......................... 55
P eanuts, Spanish,

10 lb. box ........ .......... 19%
P eanuts, Spanish,

100 lb. bbl................... 17%
Peanuts, Spanish,

200 lb. bbl................... 17
Pecans ......................  1 00
W alnu ts  .......................... . .  90

OLIVES
Bulk, 1 gal. kegs . .  0 1  75
Bulk, 2 gal. kegs . .  0 1  55
Bulk, 5 gal. kegs . .  0 1  50
Stuffed, 5 oz.................. 1 4.)
Stuffed, 14 oz................ 3 00
P itted  (no t stuffed)

14 oz............................... 3 00
M anzanilla, 8 oz.......... 1 45
i.unch, 10 oz.................. 2 00
Lunch, 16 oz.................. 3 25
Queen, M am m oth, 19

oz.................................... 5 50
Queen, M am m oth, 28

OZ..................................... 6 75
Olive Chow, 2 doz. cs.

p e r doz. .................... 2 50

PETRO LEUM  PRODUCT«
Iron B arréis

Perfection  .................... 12.7
Red Crow n Gasoline 23.7
Gas M achine Gasoline 44.2
V. M. & P. N ap h th a 23.7
Capitol Cylinder, Iron

Bbls................................ 41.8
A tlan tic  Red Engine,

Iron  Bbl3................... 26.80
W in te r B lack, Iron

Bbls.................................., 14.8
Polarine, Iron  Bbls. .., 44.8

POTASH
B abb itt’s, 2 do*. . . . .  I  f |

PROVISIONS 
B arreled Pork  

Ita lian  Bon Bons . . . .  25 
C lear B ack . .  52 00 0  53 00 
Short C ut C lr 44 00@45 00 
B risket, C lear 55 00056 00
P ig  ................................
C lear F am ily  ............  48 00

Dry S a lt M eats 
S P  Bellies . . .  31 00082 00

Lard
P u re  in tie rces  . .  29030 
Oomnound L ard  24 @24%
80 lb tu b s  . . .s d v a n c e  % 
60 lb. tu b s  . . .a d v a n c e  % 
50 lb. tu b s  .. .a d v a n c e  
20 lb. palls  . . .a d v a n c e  64 
10 lb. pails  . . .a d v a n c e  % 
5 lb. pails . . .a d v a n c e  1 
3 lb. palls  . . .a d v a n c e  1

Smoked M eats 
H am s, 14-16 lb. 35 036
H am s. 16-18 lb. 34% 035 
H am s, 18-20 lb. 33 034 
H am . dried  beef

se ts  .................... 87 @88
C aliforn ia  H am s 25 @26 
Picnic Boiled

H am s ................ 35 @40
Boiled H am s . .  51 @52 
Minced H am s . .  22 023
Bacon .................... 39 @52

Sausages
Bologna . .  .*....................  18
L iv er ..............................  12
F ran k fo rt ....................  19
P ork  ......................  14@15
Veal ................................  11
T ongue ........................  11
H eadcheese ..................  14

Beef
Boneless ........  25 00@27 00
Rum p, new  . .  30 00031 00

P ig 's  Feet
% bbls. ............ . . . .  1 71
% bbls., 40 lbs. . . . . . .  8 49
•4. bbls....................... . . . .  •  99
1 bbl............................ . . .  1« 99

'  T ripe
K its. 15 lbs.............. ........  90
% bbls., 40 lbs. . . ___  1 60
% bbls., 80 lbs. ., . . .  3 00

Casings
Hoes, pe r lb ........... . ..5 0 0 5 5
Beef, round  se t . . . .  19020
Beef, m iddles, set . .  45055
Sheep ..................  1 1501 35

Uncolored O leom argarine
Solid D airy  .............. - 28029
C ountry  Rolls ............ 30031

C anned M eat« 
Corned Beef, 2 lb. . . 6 60
Corned Beef, 1 lb. . . 4 70
Roast Beef, 2 lb. . . . . 6 60
R oast Beef. 1 1b. . . . . 4 70
P o tted  M eat, H am  

Flavor, %s ............ 6«
P otted  M eat, H am  

Flavor. %s .............. 90
Deviled M eat, H am  

Flavor, %s .............. 55
Deviled M eat, H am  

F lavor, % s ............ . 1 00
Deviled Tongue, %s . . 1 80
Deviled Tongue. %s . . 3 10

RICE
F an cy  ...............
Blue Rose ............  9% 010%
B roken .........................

ROLLED OATS
M onarch, bb ls ................. 10 00
Rolled A vena, bbls. ..10 50 
Steel Cut. ion |b  «ks. 
M onarch, 90 lb. sks. . .  4 85 
Ouaker, 18 R egu lar . .  1 96 
Q uaker. 20 F am ily  . .  5 20 

SALAD DRESSING 
Columbia, % p in t . . . .  2 25
Columbia, 1 p in t ___ 4 00
T>urkee’s la rge  1 doz.- 5 25 
D urkee’s med., 2 doz. 5 80 
D urkee’s P icnic, 2 doz. 2 75 
Snider’s, la rg e  1 doz. 2 40 
S n ider’s, sm all, 2 doz. 1 45

T ro u t
No. 1. 100 lbs...............
No. 1, 40 lb s ..................
No. 1, 10 lbs..................
No. 1, 3 lbs......................

M ackerel
M ess, 100 lbs............... 25 00
M ess, 50 lb s ..................  13 25
Mes3. 10 lb s ..................  2 95
M ess. 8 lbs................... 2 30
No. 1, 100 lbs..............  24 00
No. 1. 50 lbs............... 12 75
No. 1, 10 lb s .................... 2 80

L ake H erring  
8 lbs.................................

SE E D «
Anise ..............................  45
P anary . S m y r n a .......... 28
P a raw ay  ........................ - 85
'"'ardomon. M alabar 1 90
P elery  ............................  65
Hemp, R ussian  ..........  12
M ixed B ird  ................... 12%
M ustard , w h ite  ........... 40
Poppy ............................  ««
Rape ................................  15

SHOE BLACKING 
H andv Box. la rg e  8 dm. •  80 
H andy  Box. sm all . .  1 95 
B ixby’s Royal Polish  1 20 
M iller’s Prow n Polish 90 

SN U FF
Sw edish Rapee, 10c 8 fo r .64 
Swedish Rapee. 1 1b gls 60 
N orkoplng. 10c, 8 fo r ..64 
V orkonlne, l lb. g lass . .  60 
Popenhagen. 10c. 8 fo r 64 
Popenhagen, 1 lb. g lass 60

SOAP
Jam es S. K irk & Com pany
A m erican Fam ily, 100 6 40 
.Tan Rose. 50 cages . .  5 10
W hite F lake, 100 ___ 6 25

L autx  Bros. A Co. 
Acm e, 100 cakes  . . . .  6 50 
Big M aster 100 blocks 6 no
Clim ax ............................  5 00
Pueen  W hite  ..............  5 90
O ak L e a f ..................  5 so
Queen A nne ..............  5 00

P r o c to r  & G a m b le  P o.
Lenox ..............................  6 65
Ivory, 6 oz.....................  6 65
Tvory, 10 oz. ..............  10 80
S ta r  ................................  5 55

6wit* *  Com pany
S w ift’s P rid e  ..............  5 50
W hite  L au n d rv  ..........  5 65
Wool, 6 oz. b a rs  . . . .  6 60 
Wool, 10 oz. b a rs  . . . .  9 40

T rad esm an  Com pany 
B lack H aw k, one box 8 76 
B lack  H aw k, five bxs 8 70 
B lack H aw k, ten  bxs 8 65 

Box con ta in s 72 cakes I t  
is a  moat rem arkab le  d irt 
and g rease  rem over, w ith 
out in ju ry  to  th e  skin.

Scouring Pow ders 
Bapollo, gross lo ts . .  8 60 
Sapolio, h a lf gro. lo ts  4 65 
Sapolio, single boxes 9 40 
Sanollo. hand  . . . .  2 40 
Q uean Anne, SO nuns 1 80 
Q ueen Anne, 60 cans  8 60 
snow  Maid. 80 cans ..  1 80 C’nnw MnfH. fift onnn . . $

W ashing Pow ders 
Snow  Boy, 100 pkgs. . 6 65 
Snow Boy, 60 pkgs. . .  3 65 
Snow Boy, 24 pkgs. . .  5 00
N iiow  R oy . yo {»teg« ft ?.f>

Soap Pow ders 
Johnson ’s  F ine, 48 2 5 75
Johnson ’s  X XX 100 . .  5 75
R ub-N o-M ore ..............  5 00
Nine O’Clock ..............  4 25
L au tx  N ap h th a , 60s . .
O ak L e a f Soap Pow der,

24 pkgs..........................  4 26
Oak L eaf Soap Powder.

100 pkgs.......................   5 50
Quocn Anne Soap Pow 

der, 60 pkgs..................3 60
Old D utch C leanser,

100s ..............................  4 00

•OD A
B! Carb. Kegs ..........  8%

SPIC ES 
W hole 8plcee 

Allspice, J am a ica  . .  012  
AUaptce, lg. G arden O i l  
Cloves, Z anzibar . .  056 
C assia, C an ton  . . . .  0 2 0  
Cassia, 6c pkg. dos. @36 
Ginger, A frican  . . . .  015  
G inger, Cochin . . . .  02 0
M ace, P e n a n g .......... 09 0
Mixed, No. 1 ........... 017
Mixed, No. 2 ............... 016
Mixed. 6c pkgs. dm. @46 
N utm egs, 70-8 . . . .  @50 
N u tm egs, 106-110 . .  045
Pepper, B lack ........  @82
Pepper, W h ite  ........  @40
Pepper, C ayenne . .  @22 
Pap rika . H ungarian

P u re  G round In Bulk
Allspice, J am a ica  . . @16
Cloves, Z anzibar . . @68
Cassia, C anton  ----- @81
Ginger, A frican  ----- @25
Mace, P en an g  ........ @1 9«
N utm egs .................. @45
Pepper, B lack  ........ @25
Pepper, W h ite  ........ 052
Pepper, C ayenne .. @30
P aprika , H ungarian @45

STARCH
Corn

Kingsford, 40 lba •HMuzzy, 48 lib . pkgs 9%

K ingsford
Silver Gloss, 40 lib. . .  9%

Gloss
Argo, 48 5c pkgs. . . . .  1 40
Silver Gloss, 16 Slbs. . .  9%
Silver Gloss. 12 61bs. . .  9%

Muzzy
48 lib . packages .......... 9%
16 81b. packages .........  9%
12 61b. packages .......... 9%
60 lb. boxes ................  644

SYRUPS
Corn

B arre ls  ..............................  75
H alf b a rre ls  ..................  81
Blue K aro, No. i%.

2 doz..........................  2 85
Blue K aro, No. 2, 2 dz. 3 45
Rlue Karo, No. 2%, 2

doz................................ 4 SS
Blue K aro . No. 5, 1 dz. 4 30
Blue K aro . No. 10, %

doz................................ 4 05
Red K aro. No. 1%. 9

doz................................ 3 00
Red K aro, No. 2, 2 dz. 3 80
R ed K aro, No. 2% 2dz. 4 65
Red K aro , No. 5, 1 dz. 4 50
Red Karo, No. 10 % 

doz................................  4 25

P u re  Cane
F a ir  ............................
Good ...........................

VINEGAR
W h ite  W ine, 40 g ra in  20 
W hite W ine, 80 g ra in  25% 
W hite  W ine 100 g ra in  28
O akland V inegar & Pickle

Co.’s B rands
O akland apple c ider . .  35 
Blue Ribbon Corn . . . .  25 
O akland w hite  plcklg 20 

P ack ag es  no charge.

W ICKING
No. 0, p e r gross . . . . . .  70
No. 1, p e r gross ..........  80
No. 2, p e r g r o s s .......... 1 20
No. 3. p e r g r o s s .......... 1 80

W OODKNW ARE
B askets

B ushels ........................... 2 00
Bushels, wide band . .  2 25 
M arket, drop  handle ..  70
M arket, single hand le  75
Splint, la rge  ................. 5 76
Splint, m edium  ..........  5 25
Splint, sm all ..............  4 75

SPECIAL 
Price Current

AXLE GREASE

B u tte r P la tes 
W ire Bind

% lb., 250 in c ra te  . . . .  55
1 lb., 250 in c ra te  ........ 65
2 lb., 250 in c ra te  .......... 75
3 lb., 250 in  c ra te  ..........  90
5 lb., 250 in c ra te  . . . .  1 25

C hurns
B arrel, 5 gal., each . .  2 40 
Barrel, 10 gal. each  . .  2 55

Clothes P ins 
Round H ead

4% inch, 5 gross ___  1 50
C artons, 20-36s, b o x .. 1 70

Egg C ratae  and Fillers 
H um pty  D um pty, 12 dz. 24
No. 1 com plete ..............  50
No. 2 com plete ..............  40
Case, m edium. 12 nets 1 80

BAKING POW DER 
CALUM ET

10c size, 4 oz....................  95
20c size, 8 oz................ 1 90
30c size, 1 lb .................. 2 90
75c size, 2% lb .............. 6 50
$1.25 size, 5 lb. . . . . . .  12 00

F aucets
Cork lined, 8 in.................. 70
Cork lined, 9 In..................80
Cork lined, 10 in ......... .9 0

Mop Sticks
T ro jan  sp ring  ............  1 60
E clipse p a ten t sp ring  1 60
No. 1 common ..........  1 60
No. 2, pa t. b rush  hold 1 60
Ideal. No. 7 ..................  1 60
12oz. co tton  mop heads 3 10

Pells
10 c|t. G alvanized . . . .  4 00 
12 qt. Galvanized . . . .  4 50 
14 qt. G alvanized . . . .  5 00 
F ib re  ..............................  9 75

T oothpicks
Ideal. ................................  85

T raps
M ouse, wood, 4 holes . .  60 
Mouse, wuotl, 6 iiulea . .  7u 
Mouse, tin. 5 holes . . . .  66
Rat. wood ..........................  SO
Rat. sp ring  ......................  76

KITCHEN
KLENZER

80 can  cases, $4 p e r case

T A B LE SAUCES
H alford , la rge  .............. 3 75
H alford , sm all ..........  2 26

TEA
Uncolored Jap an

M edium  ....................  34038
Choice ........................  35@38
F ancy  ......................... 45@55
B ask e t-F ired  M ed’m 
B ask e t-F ired  Choice 
B ask e t-F ired  F ancy
No. 1 N ibbs ................  @45
Siftings, b u l k ............  023
Siftings, 1 lb. pkgs. 025

G unpow der
M oyune, M edium  . .  3 50  40 
M oyune, Choice . . . .  400  45

Young Hyson
Choice ........................  35 0  40
F ancy  ......................... 50060

Oolong
Form osa, M edium . .  40045 
Form osa, Choice . .  45050 
Form osa, F an cy  . .  55075

English B reak fast 
Congou, M edium . .  400  45 
Congou, Choice . . . .  45050
Congou, F ancy  ___  50060
(Jougou, Ex. Fancy 60080

Ceylon
Pekoe, M edium  . . . .  400  45 
Dr. Pekoe, Choice . .  45@48 
F low ery  O. P . F ancy  55060

TW INE
Cotton, 3 ply .................. 65
C otton, 4 ply .................   65
H em p, 6 ply .................  35
W ool, 100 lb. bales ____  20

Tubs
XTo 1 F ibre ................  42 00
No. 2 F ib re  ..............  38 00
No. 3 F ib re  ..............  33 00
L arge  Galvanized . . .  15 00 
M edium  Galvanized 13 09 
Sm all G alvanized . . .  11 50

W ashboards
B anner Globe ..............  5 25
B rass, Single ..............  8 00
Glass, Single ..............  6 25
Double P eerless  ___ 8 00
Single P ee rle ss  ..........  6 75
N orthern  Queen ___ 6 25
Good Enough ..............  6 25
U niversal ......................  6 25

W indow C leaners
12 in .................................... 1 66
14 in .................................... 1 85
16 In...................................  2 SO

Wood Bowls
13 in. B u tte r  ............. 1 90
15 in. B u tte r  ............. 7 00
17 In. B u tte r  ...........  8 00
19 in. B u tte r  ............. 11 00

WRAP P I NG PA PE R  
F ibre, M anila, w hite  . .  6% 
Fibre, M anila, colored
No. 1 F ib re  ..................  8%
B utchers ' M anila . . . .  7
K ra ft ..............................  12%
W ax B u tte r, 3hort c ’n t 20 
P a rch m 't B utter, rolls 22

YEAST CAKE
Magic, 3 doz ..............  I 16
Sunlight, 3 doz............ 1 00
Sunlight, 1% dox........... 50
Y east Foam , 3 dox. . .  1 15 
Y east Foam , 1% dos. 86

YEAST—COM PRESSED 
F leischm an, per doz. . .  24

PE A N U T BUTTER

Bel-Car-M o B rand
6 oz. 1 doz. In case  . . 2 90
12 oz 1 doz. in ease . . 2 50
24 1 lb. p a i l s .................. 5 25
12 2 lb. pails .............. 5 00
5 lb. pails, 6 in c ra te 5 70
10 lb. p a l l s .................... 18
15 lb. pails .................. 17%
25 lb. pails .......... . 16%
50 lb. tin s  ...................... 16%

SALT
M orton 's « a lt

P e r  case, 24 2 lb3..........1 80
F ive case  lo ts  ........... 1 70
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T H E  PE R IL  OF PATERNALISM .

Era of Peace Opens Momentous 
Challenge to  Liberty.

T he fact is not generally appreciat
ed apparently  th a t the U nited States, 
in common with o ther nations, is now 
facing a radical and extensive recon
struction of its industrial and social 
life.

T he problem s of reconstruction are 
only lim ited by existing necessities. 
New ideals and am bitions have been 
awakened and new valuations of con
ditions exist. The righ ts and obliga
tions of free men have been more 
sharply defined. Shocked, aroused 
and softened by the agony, sacrifice 
and destruction of war, peoples every
where are determ ined that the prin
ciples of right, justice and hum anity, 
to preserve which the war was fought, 
shall control the relationships of in
dustrial and social life.

T here is not the slightest occasion 
for either pessimism or fear. The 
present necessity is for sanity and 
sound judgm ent. The destiny of the 
republic is secure in the hands of an 
intelligent, just and free people arous
ed to the emergency and co-operating 
under a democratic governm ent pur
suant to  the will of the m ajority. Such 
a people will hold fast to all present 
benefits and wisely effect the changes 
necessary further to  enhance the pub
lic welfare.

The problem s of reconstruction re
lating to industry and industrial rela- 
t :ons are of exceeding im portance. 
Some of the more significant of these 
problem s are: Governm ent ow ner
ship, control or supervision of the 
railroad, m erchant marine, telephone, 
telegraph, wireless and cable system s; 
Governm ent control or supervision of 
essential industrial en terprises; com
pulsory arb itration  of labor disputes; 
revision of the an ti-trust laws to  per
mit beneficial commercial co-opera
tion, etc.

But it is obvious th a t no solution 
of these questions, so complex, so in
tim ately related to the public welfare, 
can safely be attem pted until the p rin 
ciple or principles controlling such 
solution are clearly defined. T he N a
tional industrial policy, the attitude 
of the Governm ent tow ard business, 
m ust be in strict harm ony with the 
cardinal principles upon which th t 
republic is founded. And, judging 
from present day agitation, the funda
mental issue is w hether we shall ef
fect a National industrial policy of 
control of industry  on the one hand 
or of control of industrial conduct on 
the o ther hand.

T hat is to say, the  issue is pa ter
nalism versus individual liberty. The 
form er m eans the policy of gradual 
extension of Governm ent control of 
industry, whereas the la tter m eans 
the policy of preserving the greatest 
possible degree of industrial liberty  
for the individual, consistent with the 
general welfare. t

T he fact th at we are ju st em erging 
from the period of war, when Govern
m ent control of civil life has been 
alm ost unlim ited and a success, tends 
to  becloud the m erits of this issue 
and to  preclude a sane and calm  judg
ment. D uring the war, all the re

sources of the Republic, hum an and 
m aterial, were placed at the disposal 
of the Governm ent. Com pulsory m il
itary service, Governm ent control of 
the m eans of transporta tion  and com
munication and of the essential in
dustries, com pulsory arb itration  of 
labor disputes, etc., became an accom
plished fact.

This control was effected by the 
will and consent of a free and demo
cratic people, deliberately and volun
tarily expressed. The em ergency de
manded N ational unity. I t  was self- 
evident that the m ight of the Repub
lic could only be wielded into an in
vincible weapon, suprem ely efficient, 
through singleness of control in the 
President.

But, such Governm ent control of 
civil life, essential in time of war, be
comes a menace in time of peace and 
directly repugnant to the theory and 
spirit of our free institutions. The 
civil life of the Republic rests upon 
the cardinal principle of civil liberty; 
declared by the founders of the R e
public to  be an inalienable righ t with 
which men are endowed by their 
Creator. I t  cannot be that the war 
was fought to save political liberty 
for the world a t the expense of the 
civil liberty  of the people of the Re
public.

Am erica has achieved m arvelous 
m aterial prosperity  and yet preserved 
her idealism. E quality  of opportunity  
—fair opportunity, opportunity  limited 
only by the equal rights of others— 
these are the blessings of civil liberty. 
The individual is thereby enabled to 
realize the best in himself. He is a 
free man, living am ong o ther free 
men. T he S tate exists only to ad
vance and protect the welfare of its 
people, and the greatness of the State 
is m easured by the wellbeing of its 
people.

In industrial life it has been the aim 
of the Governm ent, in true harm ony 
with our institutions, to effect a state 
of free and fair competition, and no 
more, and then to  perm it the individ
ual to  w ork out his own destiny on 
the basis of an equal and fair oppor
tunity. In  such a state of equal op
portunity , of keen, wholesom e and 
fair rivalry, men were inspired to 
achievem ent and success. Initiative, 
invention and aspirations were stim u
lated. The fruits of success were cer
tain, secure and com m ensurate. The 
obligation and duty of the G overn
m ent was limited to  keeping the 
course open, to  rem oving the a rti
ficial barriers of monopoly, restra in t 
of trade and unfair competition.

As a result we have w itnessed m ar
velous scientific and industrial ad
vancement, saving dem ocracy in the 
hour of peril. And this same principle 
of civil and industrial liberty  that has 
made Am erica g reat m ust be secured 
in the future.

W ith  full appreciation, then, of the 
true spirit of the free institutions of 
the republic, we m ay well keep stead
fastly  in mind the follow ing general 
conclusions, to  w it:

1. T he aim of the Governm ent 
should be to perm it and preserve the 
g reatest degree of industrial liberty  
consistent w ith the public welfare. 
Curtailm ent or denial of th a t liberty

is justified only when the general wel
fare demands it.

2. T he aim of the Governm ent 
should be to regulate industrial con
duct so as to eliminate conduct in
jurious to  the public welfare, and not 
to  control industry.

Monopoly, undue restra in t of trade, 
and unfair and dishonest trade prac
tices of every character should be for
bidden. Industry  should be kept on 
a competitive basis, fair competition 
enforced, and an equal opportunity  af
forded to  all to  achieve a success of 
m erit. Industrial co-operation of a 
beneficial character should be perm it
ted, under Governm ent supervision if 
necessary.

3. Governm ent ownership or con
trol of industrial enterprises should be 
scrupulously avoided, unless absolute
ly essential to  p ro tect the general pub
lic welfare, by reason ,pf the u tter 
failure, inadequacy or impossibility of 
private ownership ,or control.

Charles W esley Dunn.

Systematic Handling of Slow Pay 
Accounts.

W ritten  for th e  T radesm an .
In recent years efforts have been 

made in a num ber of towns in O n
tario  by m ercantile organizations of 
one sort and ano ther to  deal effective
ly with the slow pay problem. W hile 
none of these a ttem pts have, in the 
long run, proven absolutely satisfac
tory, they  nevertheless indicate that 
there are possibilities in organized 
effort along this line; and the difficul
ties experienced will be helpful in 
guiding local organizations in other 
places which m ight feel inclined to 
take up sim ilar work.

An organized co-operative collec
tion system  presupposes the existence 
of a local M erchants’ Association, 
which includes in its m em bership 
practically all the m erchants in town. 
A few years ago a num ber of towns 
in W estern  O ntario  formed local 
branches of the Retail M erchants’ A s
sociation; and as a logical result of 
getting  together on a friendly basis, 
they felt the need of some adequate 
m ethod of dealing with the “dead 
beat,” the deliberate dodger as dis
tinguished from the debtor who is 
unfortunate and hence actually unable 
to pay. T he la tte r can usually count, 
w ithin reasonable limits, upon the re
tailer’s sym pathy and assistance; but 
the form er m erits no sym pathy, and 
needs to  be curbed.

T he city of Guelph, with a popu
lation of approxim ately 15,000 was 
one of the leaders in the institution 
of a collection departm ent. Later, 
Chatham, Ingersoll, W allaceburg, F o rt 
William and a num ber of o ther places 
followed suit. In  all these places the 
experience was much the same. The 
same difficulties were encountered, 
and sim ilar results were achieved.

Guelph was the first town to  take 
the step of appointing a uniformed 
collector, representing  the Retail M er
chants’ Association. T he m erchants 
were fortunate in securing, at the out
set, a re tired  m erchant cordially in 
sym pathy w ith the work, and the re 
sults at the outset were exceptionally 
good. A t Chatham, the experim ent 
was carried on for about a year,

Difficulty was experienced in retaining 
a good collector. This, indeed, was 
one of the outstanding difficulties m et 
wherever the experim ent was tried, 
and which led, in m ost places, to  its 
ultim ate abandonm ent.

The Chatham  system  was organ
ized on the following basis: The an
nual assessm ent for m em bership in the 
collection departm ent was $10, ex
clusive of $2, the regular association 
m em bership fee. A ccounts were tu rn 
ed in by the m em bers to  the associa
tion secretary, who listed them, and 
handed them  over to  the collector; 
division of receipts was made sem i
m onthly (later m onthly) the proceeds 
of collections being divided equally 
am ong the m em bers, irrespective of 
the am ount of their claims. A w ritten 
report was furnished m onthly to 
every m em ber of the collection de
partm ent showing the names of the 
debtors against whom accounts were 
held, the am ount paid by each on ac
count, and the names of debtors re
moved from the list.

T his system  was slightly varied in 
different places. In  some instances 
the m em bership fee was graduated 
according to the extent of the busi
ness done by the individual member, 
m erchants on the main street being 
charged a heavier fee than corner 
grocers. In  some instances the ap
portionm ent of the receipts was made 
according to  the am ount of the ac
counts, instead of equally. In  one 
instance the ingenious system  was 
adopted of paying the first m onth’s 
rece’pts from a debtor to one m er
chant, the second to another, and so 
< n, until the entire round of his cred
itors was made. “ I t saves book-keep
ing” was the explanation vouchsafed; 
and certainly it did.

T he collector usually made his calls 
weekly, m apping out certain routes. 
The object was to get the entire 
am ount due, if possible; if not, to a r
range for liquidation ,of the indebted
ness in regular instalm ents.

W herever the personal collection 
system  was tried, it produced results 
that could not have been secured in 
any o ther way. T he m erchant who 
sends out accounts regularly  secures 
b e tte r results than the m erchant who 
pays only indifferent a ttention  to  his 
credit departm ent; the m erchant w ho 
goes after delinquents vigorously, by 
law yer’s le tter if need be, brings in 
proportionately  m ore m oney than  the 
m an who hesitates to adopt th a t 
course. T he personal collector, in 
turn, is m ore effective than any law
yer’s letter. I t  is a well-known fact 
that, with rare exceptions, the de
linquent pays the creditor who is m ost 
insistent.

Hence, the official collector who 
came in person had a b e tte r chance of 
securing the m oney than would the 
association secretary  who could 
m erely mail a dunning letter. H is 
work was all the more effective from  
the fact th a t he represented, not one 
m erchant, but the entire m ercantile 
fra te rn ity ; and that, while the debts 
he held rem ained unpaid, no further 
credit could be secured in th a t par
ticular community. A t first debtors 
tried  the expedient of pu tting  him off. 
H e came again, and again, and again.
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They locked their doors against him; 
but th at did not restore their credit, 
nor did it prevent the uniformed col
lector from  ostentatiously knocking. 
The uniform, where used, was help
ful; the m an’s business was common 
knowledge; m any “hard cases” com
prom ised by agreeing to  pay weekly 
instalm ents a t the collector’s office 
in order to save them selves the un
pleasant publicity involved in his vis
its. F o r this purpose, the collector 
held “At H om es” in the Association 
headquarters every Saturday.

T he collector had the advantage 
of the individual m erchant, also, in 
the g reater facility he possessed for 
w atching the m ovem ents of the dead 
beat fraternity . The m erchant m ight 
not hear th at John Doe, who owed, 
collectively, some $44, to members 
of the association, was about to sur
reptitiously leave tow n; the collector 
seemed to  have a knack of getting  
wind of such movements, and was in
variably at the station with the neces
sary docum ents to  keep John Doe in 
town until a t least a comprom ise was 
made.

The result of this process was, that 
a great deal of money which m er
chants had thought dead, gone and 
forgotten was again put into circula
tion. Accounts considered hopeless, 
accounts in some instance outlawed, 
were paid up. W here debtors were 
genuinely unfortunate, and deserving 
of consideration, consideration was of 
course extended, and generously. The 
collector, with his intim ate knowledge 
of individual cases, was very helpful 
in sifting the wheat from the chaff.

But while the system  resulted in 
the collection of accounts that had 
been considered hopelessly bad, arid 
secured for individual m erchants a 
g reat deal of w hat was virtually 
“found” money, in the natural process 
of things the results were not evenly 
distributed. One m erchant who turned 
over a large proportion of his accounts, 
secured several hundred dollars; an
other, who turned in only the hopeless 
accounts on his books, realized perhaps 
two or three dollars in small part 
payments. Naturally, the m erchant 
who secured less than his m em ber
ship fee in actual returns felt ag
grieved and suspicious. I t  is always 
difficult to  induce m erchants, particu
larly m erchants in one locality, to 
act together, and d:fficult to keep a 
m ercantile organization of any kind 
afloat after it is started. And, equally 
in the natural order of things, a col
lection departm ent cannot produce 
equal re tu rns for all its members.

Outside the direct results in the 
way of collections, the collection sys
tem produced indirect results which 
do not seem in all cases to have been 
fully appreciated. For one thing, it 
had a beneficial effect upon debtors 
who were on the verge of lapsing into 
slow pays, and upon ordinary debtors 
who, although perfectly good in a 
financial sense, were apt to pay their 
accounts irregularly. The ordinary 
debtor while the uniform ed collector 
was going his rounds paid up far 
m ore prom ptly  than had been his 
wont, and there were fewer lapses into 
the dead beat class.

A feature even more valuable was 
the official list of slow pays, which 
was furnished every m onth to the 
m em bers of the collection departm ent. 
This list, supplied upon the very nec
essary stipulation th at its contents be 
regarded by the m erchant as sacredly 
confidential and for his use alone, 
enabled him to  guard against giving 
credit where credit would be unsafe. 
In  m ost comm unities the dead beat, 
having exhausted his credit a t one 
store, moves on to the next, and the 
la tte r has to learn, by costly experi
ence, th a t he is bette r off w ithout the 
dead beat’s patronage. W ith the of
ficial credit list at his elbow, the m er
chant can give credit and refuse credit 
with some certain ty  th at he is on safe 
ground. In  some traceable cases, even 
where the delinquents made no a t
tem pt to settle up old accounts, they 
patronized the same m erchants and 
paid cash for their purchases. In  all 
cases where they had no justifiable 
excuse for non payment, they had 
either to  pay cash in the future or move 
on. F o r the dead beat, possibilities 
of further credit were exhausted.

T o correctly  estim ate the value of 
such a system, the m erchant m ust 
take account, not merely of old debts 
collected, but of new, bad debts which 
he was saved from putting  on his 
books.

The difficulty in all these experi
m ents was that of securing sufficient 
funds to perm anently retain  a com
petent collector. Most of these col
lection departm ents were instituted in 
towns of 15,000 or less. In all cases 
the collector was placed on salary, 
with desperately unprom ising ac
counts it would have been difficult to 
secure a good collector on a comm is
sion basis. A town of 15,000 people 
would contain from  120 to 150 m er
chants, and an association m em ber
ship of perhaps 110. Charging a fee 
of $10, per m em ber would give $1,100, 
or thereabouts for the collector’s sal
ary: barely enough to interest a cap
able man. W ith m em bers refusing to 
renew at the end of the first year as 
the result of petty  jealousies, the pos
sibility of retain ing  a good collector 
on a salary basis vanished.

Nevertheless, the experim ent went 
far enough to show that, if its finances 
could be put on an enduring basis, 
good results could be accomplished. 
No attem pt seems to  have been made 
in any case to  establish a uniform  sys
tem  of local retail credits, a branch of 
association work which one m ight 
expect to prom ise good results.

V ictor Lauriston.

The Difference.
The driver of the stage coach was 

show ing off to an adm iring passenger 
on the box seat. W ith his long whip 
he flicked a fly from the leader’s ear; 
he cut off the head of a thistle by the 
road; he nipped off a tw ig from  an 
overhanging branch with deadly ac
curacy; he killed a  hornet in mid-air. 
“T here’s a good m ark,” says the pas
senger, pointing to  a hornet’s nest. 
“ Not on your life, young feller,” says 
the driver, “a fly’s a fly, a th istle’s a 
thistle, a ho rne t’s a hornet, but a ho r
net’s nest is an organization.”

BUSINESS WANTS DEPARTMENT
A dvertisem ents Inserted  u nder th is  head fo r th re e  cen ts  a w ord th e  first 

Insertion  and  tw o  cen ts  a w ord fo r each  subsequen t continuous Insertion. 
If se t In cap ita l le tte rs , double p rice. No charge  less th a n  25 cen ts. Cash 
m ust accom pany all orders.

B U SIN ESS C H A N C I* .

Stock of G eneral M erchandise F o r Sale 
—1918 business close to  $50,000; not over 
$200  w orth  of fix tures; will reduce to  su it 
p u rch ase r; low ren t. Box 227, H a rr ie tta , 
M ichigan. 75

F o r Sale—If taken  a t  once, a  good cash  
g rocery  business, located in Howell, M ich
igan. T h is is one of the  best tow ns of 
its  size in th e  S ta te  fo r business. T h is 
is th e  only cash  grocery  in the  tow n, 
doing a  nice, profitable business. Stock 
and fix tu res will Invoice from  $2,500 to 
$3,000; low overhead expense and  a  good 
location. T h is is your chance fo r a  
m oney m aker. The ow ner w ishes to  
m ake a  tr ip  ^outh  fo r th e  w in ter. Do 
not an sw er th is  unless you m ean busi
ness. A ddress H, E. P ierce , 118 E. L ib
e r ty  St., A nn Arbor. M ichigan. 76

F o r Sale—S uburban d ru g  s to re  in G rand 
R apids, M ichigan; sa les  $9,000 yearly ; 
re n t $25 m onth ; grow ing section. A ddress 
No. 74, care  M ichigan T radesm an . 74

F o r Sale—Two sto ry  brick  s to re  build
ing and  general stock  of clothing, shoes, 
d ry  goods, fu rn itu re  and  groceries; doing 
an  annual volum e of $65.000 pe r year. 
B usiness estab lished  since 1896. Reason 
fo r selling, ill hea lth  of founder and  p rin 
cipal owner. Full p a rticu la rs  on app lica
tion. A ddress No. 77, care  M ichigan 
T radesm an . 77

Can lease  o r sell build ing  for general 
m erchand ising  purposes in best tow n in 
b est w h eat be lt of W ash ing ton , o r a n y 
w here  else. A verage a n n u al business of 
p re sen t ten an t, $400,000; profits $45.000 
P resen t te n a n t re tir in g . Possession  about 
M arch 1st. W iley & W iley, 926 P au lsen  
Bldg.. Spokane, W ash ing ton . 78

SALESM AN W A N T ED  TO CARRY 
STRONG L IN E  of popular priced I ad ie s ’ 
K id Gloves a s  side line on com m ission 
basis. Those who cover a  sm all te r r i 
to ry  thoroughly, especially  the  sm all 
tow ns, preferred . A ddress H. B.. Suite 
502, No. 25 B road St., New York, N Y.

79
F o r Sale—'Double s to re  w ith  living

room s, large ga rage  and  tw o dwellings. 
N ice clean g rocery  stock , w ith  fix tures 
and  delivery  auto . G rea t opportun ity  for 
som e one w ith  3ome cash. No trad e  
considered. One of th e  best locations in 
city . O ther business. A ddress No. 80, 
care  M ichigan T radesm an .___________ 80

H A V E desirab le  snace to  lease  for 
L ad ies’ and  C h ild ren 's  Shoe D ep artm en t 
on sales p ercen tage  basis  in a  popu lar 
priced d ep artm en t s to re  in G rand R apids, 
M ichigan. All fix tures installed . A ddress 
E IPE N D R A T H  M ILLIN ER Y  CO., Chi- 
cago, Illinois._________________________ 81

F o r Sale—V arie ty  stock, including g ro 
ceries. confectionery,, hosiery, enam e'ed  
w are, tinw are, w oodenware, china w are, 
gloves, m ittens , underw ear, ccrse ts . no
tions. etc. No dead stock. W ill invoice 
abou t $3,500. Good paying  pa tronaee. 
B usiness estab lished  five years. R ent, $22. 
Good brick store, basem en t and  w are- 
room. E lec tric  fights. .Address P . J. 
Thom pson. Cuba, New York._________ 82

F o r Sale—$15.000 general m erchand  se 
v riek  s to re  bu ild ing  and residence in good 
N orthe rn  Iow a tow n of 1.000 ooou’ation , 
doing over $60,000 yearly . W.ill accep t 
p a rt in good rea l e s ta te . A ddress No. 
83, care  M ichigan T radesm an . 83

F o r Sale—'Factory, ten  million fee t t im 
ber. sk idder, loader and  3 m iles ra il. 
W ork ing  n e a r  N orfolk, V irginia. John 
Slocum, 135 K im ball T errace , Chesterfield 
H eigh ts. N orfolk, V irginia.___________ 84

SALESM AN W A N T ED  TO CARRY A 
SPEC IA LTY  SID E L IN E — Sells to  every 
re ta ile r who uses tw ine. U nlim ited  field 
of re ta il s tores. E asy  and  inexpensive to  
sell. B ig com m issions. W rite  for p a r 
ticu lars . B row n P ap e r Com pany, 1220 

“ Spruce St., St. Louis, M issouri. 85

F o r Sale—One of th e  b e s t grocery  s to res  
In one of th e  b est tow ns in M ichigan. 
D oing a  splendid business. Only reason 
for selling, canno t s tan d  th e  work. A d
d ress No. 6 , care  M ichigan T radesm an .

6

F o r Sale—T he W m . J . S tephens’ re s i
dence, basem ent u nder house and  porch; 
h a rd  and soft w a te r ; electric  lig h ts ; all 
m odern im provem ents. Also sto re  bu ild 
ing  and old estab lished  h a rn e ss  b u si
ness w ith  s tock  and  fixtures, including 
3hoe. h a rn ess  and  au to  tire  rep a ir  
eau ipm en t: a ll«3 tock  inventoried  a t  old 
prices. W . J . S tephens, E lk ton , M ich
igan. 53

F o r Sale—Soda fou n ta in  w ith  fix tures 
tab les, chairs, d ishes and  silverw are. $85 
ta k e s  it. A ddress E . L. H ow ard , V esta - 
burg , M ichigan. 69

F o r Sale—C ontrolling in te re s t in a  d is
p lay fix ture com pany. C en tra l Hotel, 
K ankakee, Illinois. 86

C lothing S tore  F o r Sale—C en tra l loca
tion  in m an u fac tu rin g  c ity  o f 1 0 ,0 0 0 ; s u r
rounded by rich  fa rm ing  section. W ill 
sell building also, if w anted . A. S. 
B urgess, C ortland, New York. 41

^ n a r i a l  C a l o c  To reduce merchandise stocks o p c i l d l  G a le a  personally conducted for retail 
merchants anywhere. Write for date and terms stating 
size stock. Expert service.

A. E. GREENE SALES CO.. Jackson. Mich.

W anted—PA R T S  FOR FORDS. I f  you 
m an u fac tu re  p a rts  to  be sold to  the  
jobbing tra d e  and  w an t them  placed in 
T exas, Oklahom a, A rkansas and  Louisi
a n a  by  reliab le salesm an, w rite  PA U L
B. G REEN , M FGRS. AGT., South land 
H otel Dallas. Texas. 50

W e can sell you r business, farm  or 
p roperty , no m a tte r  w here located. C ap
ita l procured  for m erito rious enterp. 4ses. 
H erbert, W ebster Bldg., Chicago, 111. 1

Will pay cash for whole o r p a rt s tocks 
of m erchandise . Louis Levinsohn, S ag i
naw , M ichigan. 757

P ay  spot cash  fo r clo th ing  and  fu rn ish 
ing goods stocks. L. S ilberm an, 106 E. 
H ancock, D etro it. 936

Cash R egisters—W e buy, sell and ex
change all m akes of cash  reg is te rs. W e 
change saloon m ach ines in to  penny key 
reg is te rs. Ask for inform ation . T he J. 
C. Vogt Sales Co., Saginaw , Mich. 906

BARRELS—W e buy and  sell all k inds, 
e ith e r tig h t o r slack. Single o r carload 
lots. P ay  best prices. S ta r t  th e  y ea r 
rig h t by dealing  w ith  W olverine B arrel 
& B ag  Co., 448 S ix th  St., G rand R apids, 
M ichigan. 45

F o r Sale—One of th e  best groceries, 
shoes, etc. F if ty  m iles from  D etroit. 
Sales $25,000 p e r year. Only reason  for 
selling, c an ’t s tan d  th e  w ork. L. E . 
R ichard 3 , P inckney, M ichigan. 70

F o r Sale—M ichigan d ru g  stock  floor 
fix tures and fountain . Inven to ry  less 40 
p e r cent, or $1,800. Can be moved readily . 
Personal inspection  solicited. A ddress No. 
71, care  M ichigan T radesm an . 71

F o r Sale—Com plete s tock  and  fixtures 
in confectionery, ice cream , lunch and 
novelty  s tore , including ice cream  m an u 
fac tu rin g  m achinery. W. H. Pugsley, 339 
C ham pion St., B a ttle  Creek, Mich. 72

F or Sale—One of th e  best grocery 
s to res  in Sou thern  M ichigan. Doing 
splendid business. Good chance for h u s 
tler. F o r fu ll pa rticu la rs , ad d ress  P u tn am  
Bros., South H aven, M ichigan. 73

W anted  — E xperienced m an in re ta il 
business, who has from  $1 0 ,0 0 0  to  $15,000, 
to  becom e active  in th e  lives t d ep artm en t 
s to re  in a  M ichigan c ity  of 70,000 popu
lation. A ddress No. 67, care  M ichigan 
T radesm an . 67

F o r Sale—B u tch er shop; good location; 
good tra d e ; fully equipped. Reason fo r 
selling, d ea th  of husband. W ill sell o r 
re n t building. F o r  p a rticu la rs  address, 
M aud W elsh, L ’A nse, B arag a  County, 
M ichigan. 60

F o r Sale—F irs t-c la s s  ha rd w are  sto re  
in tow n of 6,000 population. Only one 
o th e r sm all s to re  fo r com petition. W ould 
accep t a  sm all fa rm  n e a r  M uskegon, 
M ichigan, fo r p a r t  paym ent. John  J. 
Caldwell, Box J , Cconto, W isconsin. 61

W an ted —To buy 3 tpck of clothing, 
shoes o r  general stock. A ddress R. D. 
W alker, F o r t P ie rre , South  D akota. 62

FO R SA L E—Tee p lan t and m eat m a r
ket. W ill sell separa te . I a lso have ice 
box 6x8x10, good N ational cash  reg is te r 
used  3 m onths, 1 Toledo E lec tric  Com 
p u tin g  scale  used 3 m onths, and  o th e r 
th in g s  used in the  b u tch e r line. Also, 
1 Ford  F o rm -A -T ru ck  w ith  o r w ithou t 
chass is; th is  is one ton  capacity , h as  1918 
m otor in good shape. I t  will pay you to 
investigate . A ddress J . E. Kum li, M ar
quette , K ansas. 63

COLLECTIONS.

Collections—W e collect anyw here. Send 
fo r ou r “No Collection, N o C harge” offer. 
Arrow M ercantile  Service. M urray  Build
ing, G rand R apids, Mich. 390

S E E  N EX T PAGE.
A dvertisem en ts received  too  la te  to  ru n  

on th is  page ap p ea r on th e  following 
page.
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Late Mercantile News From the Cel
ery City.

By a deal which was consum m ated 
during the past week, C. E. Hickok, 
well-known to the trade as “Carl” be
comes the sole p roprietor of Baldwin 
& Hickok’s three stores and lunch
room  located a t 1315 Portage street, 
corner of N orth and Douglas avenue, 
and the Farm ers ' Sheds. Mr. Bald-

Clinton E. Hickok.
win who will be 77 years of age Feb. 
7, retires on account of failing health 
and desires to settle down to a quieter 
life. In 1866 he started  a general 
store in Comstock, where he built up 
a very successful business. He finally 
branched out into the celery shipping 
business, at the same time taking over 
the express agency for Comstock. 
A fter disposing of his in terests in 
Comstock, he took Mr. H ickok into

W . W. Baldwin.
partnership in August, 1916, and they 
purchased the J. A. Boekeloo grocery, 
from  which they have branched out to 
their present holdings. Mr. Hickok 
is well-known in Kalamazoo, having 
been active in m anagem ent of their 
business the past two years, and will 
conduct the business on the same cash 
plans, under the style of Baldwin & 
Hickok.

Kalamazoo. Jan. 28—The building 
at 218-220 N orth Rose street is being 
rebuilt and will be ready for occu
pancy about April 1. R. E. Fair, Ford  
sales agent, who form erly occupied 
the building, will at that time move 
from his present quarters in the Mich
igan Railway Co.’s building. _

The Portage street public library is 
being moved from  the Portage school 
^uild’ng  to its new location a t 1326 
Portage street.

Leonard L. Calkins & Co. have 
opened a fine new grocery a t the 
corner of N orth W est street and Kal
amazoo avenue. Mr. Calkins was for
m erly in the same business a t Cold- 
water.

Spring is surely here! Charlie V an
derbilt, of South Edw ards street, is 
sporting  his new E aster hat.

George H. Bagg, the Gull street 
grocer, surprised his m any friends the 
past week by registering  his name as 
a new bridegroom  with County Clerk 
Pom eroy. H earty  congratulations, 
George!

Roy D. B ennett has severed his 
connection as salesman with the A. 
W. W alsh Co. and accepted a similar 
oosition with the Bour Co., of T o 
ledo.

C. O. Rockwell has purchased the 
grocery stock of Jno. E. VanBochove, 
at 814 South W est street. Mr. V an
Bochove is one of the oldest grocery- 
men in the city, having conducted this 
store for the past thirty-tw o years.

Thieves entered the store of Mrs. 
E. T. Duffield, J. C. Hall and F. E. 
Donnelly last M onday night a week 
ago and secured num erous small ar
ticles of m erchandise, together with a 
small am ount of cash.

The store building at 301 N orth 
Burdick will soon be occupied by the 
Brilliant Co. with a complete line of 
ladies ready-to-w ear apparel.

T hom as P. Gleason, one of K ala
m azoo’s veteran printers, was sudden
ly stricken by death last Thursday 
night. Mr. Gleason was a charter 
m em ber of Kalam azoo typographical 
union and its first president.

B rem er & M ittan. who recently 
opened the Nash auto agency a t 130 
Portage street, report a fine business. 
One of the m ost recent sales was a 
Nash sedan to Frank E. Bryant, of 
the B ryant bakery.

D on’t forget the annual banquet of 
the Kalam azoo Retail Grocers and 
Meat D ealers’ Association will be held 
T hursday evening. Feb. 6, at the Ma
sonic Tem ple. If  you can’t bring 
vour wife and family. . bring some 
other fellow’ .̂ F rank A. Saville.

Secretary B aker’s order th at no 
man may be discharged from the army 
against his will until he has obtained 
em ploym ent is a practical step that 
should allay apprehension am ong sol
diers and their families over the pos
sible immediate consequences of de
m obilization. I t is certainly the duty 
of the country that they  have served 
to p rotect them  from unnecessary 
hardship in the process of re-ad just
m ent to civil life, and Mr. B aker’s 
order will facilitate this end w ithout 
tain ting  it with “charity .” H e is care
ful. on the o ther hand, to guard the 
arrangem ent from abuse in the way 
of forcing a soldier to  rem ain with 
the colors longer than he desires. A 
man who avails himself of the oppor
tunity  to  stay in the arm y tem porarily 
is under no obligations to stay a m o
m ent longer than he finds it to  his 
advantage to do so. T he order is the 
latest developm ent in the solution of 
the problem of resto ring  the soldier 
to  peaceful activity. Stories are afloat 
of num bers of released men who are 
unable to find work. T hese m ay be 
exaggerated. But we m ust do all we 
can to  see th a t no m an who has offer
ed himself to  the Nation suffers be
cause he and his com rades here and 
abroad have successfully accom plish
ed their work. The order of the Sec
re ta ry  of W ar gives us all a breath ing  
space in the m atter th at should prove 
highly effective.

In  a world where competition is 
you can’t  afford to  loaf.

Review of the Grand Rapids Produce 
Market.

Apples—The m arket continues firm. 
Fancy barfel stock is in big demand 
and extrem e prices are paid. W ith 
Jonathans out of the way Spys held 
the attention  of the best trade and 
sold a t extrem e prices. T here are not 
many offerings and very few u n d e r- , 
grade apples. Pound Sweet, $2.50 per 
bu.; H ubbardstons, $2.25; Baldwin, 
$1.75; N orthern  Spys, $2.50@3; Mack
intoshes, $2; Grimes Golden, $2; 
Greenings, $2; R ussets, $1.75.

Bananas—$7 per 100 lbs.
Beets—90c per bu.
B utter—The m arket on cream ery 

is staggering  downward, having de
clined 11c during the past week. The 
receipts are good for this time of "year 
and have been slightly heavier than 
the present demand. W e look for 
m ore active trad ing  at the current 
prices. Local dealers hold fancy 
cream ery a t 50c in tubs and 52c in 
prints. Cream ery more than a m onth 
old, 49c. Jobbers pay 40c for No. 1 
dairy in jars and sell at 42c. They 
pay 30c for packing stock.

Cabbage—$3.50 per 100 lbs.
C arro ts—75c per bu.
Celery—Michigan, 50c per bunch; 

California, $1.35@2 per bunch, ac
cording to size.

Cucumbers—Indiana ho t house $4 
per dozen.

E ggs—The m arket on fresh has de
clined 4c per doz. during the past 
week. Local dealers pay 48c per doz. 
loss off, including cases, delivered. Cold 
storage operators are pu tting  out their 
stocks on th e  basis of 44c for candled 
firsts and 41c for candled seconds. 

Garlick—60c per lb.
Grape F ruit—$5@5.75 per box for 

all sizes Floridas.
G rapes—California Em perors, $12 

per keg.
Green O nions—Shallots, $1.20 per 

dozen.
Green Peppers—$1 per basket for 

Florida.
H oney—35c per lb. for white clov

er and 30c for dark.
Lem ons—California, $5 for choice 

and $5.50 for fancy.
L ettuce—Head, $3.75 per bu. ham 

per; ho t house leaf, 23c per lb.
Onions — C ountry holdings are 

cleaning up. There has been a dis
position on the p a rt of shippers to 
clear out the poor stock which was 
not keeping well and holdings there
fore show a much better average 
quality than arrivals a m onth or six 
weeks ago. Tt was the poor stock 
which kept the m arket demoralized, 
and with this out of the road the 
chances for a h igher range are much 
better. Dealers find it easy to  get $2 
@2.25 on good yellow and reds.

O ranges—California Navals, $4@ 
5.75, according to  size.

Pineapples—$6 per crate.
Pop Corn—13c per lb.
Potatoes—T he m arket is up a shade 

and considerably firmer. T here is a 
b e tte r feeling locally and considerably 
bette r trad ing  with a fine outside de
mand. I t  looks to  local dealers as if 
the m arket has struck bo ttom  for the 
present. Country loaders have been 
real bullish in their ideas and have 
practically quit loading, looking fo r a

distinct reaction in the m arket. Good 
table stock ranges around $2.25 per 
100 lb. sack.

Radishes—H o t house, 35c per doz. 
bunches.

Squash—Hubbard, $3.50 per 100 lbs.
Sw eet Po ta toes—Jerseys command 

$3.25 per 50 lb. hamper.
T om atoes—California, $1.50 pet 5 

lb. basket; hot house, 35c per lb
T urnips—65c per bu.

As to W ool and W oolens.
At the Governm ent wool auctions 

in Philadelphia during the last week, 
better prices were realized, although 
the num ber of w ithdraw als continues 
to be large. The better kinds are the 
ones sought. If this keeps up there 
will be at the finish a lot of stuff on 
which the Governm ent will have to 
take a large loss in order to get rid 
of it. A t any rate the one great ad
vantage resulting  from  the change in 
policy in the selling of wool has been 
to let domestic m anufacturers get the 
raw m aterial a t the prices which pre
vail in Great Britain, now the world 
m arket for it. A sop has been throw n 
to the dom estic wool grow ers in the 
announcem ent that all sales of wool 
owned by the Governm ent which 
would compete w ith the home prod
uct will be discontinued between July 
1 and Nov. 1. T his is for the avowed 
purpose of not hurting  the price of 
the dom estic wools. I t  is a proceed
ing of doubtful expediency, since fo r
eign wools m ay come in freely dur
ing the period. The goods m arket is 
show ing little signs of life as yet. 
Samples for the next heavyweight 
season have been made up for both 
m en’s and w om en’s wear, but little 
has been shown o r disposed of. There 
is apt to be some delay before the 
mills are prepared to fix prices, and 
the cutters-up are not yet ready to 
enter into com m itm ents. T he mills 
are facing labor difficulties which may 
yet seriously curtail output, as they 
express the determ ination not to yield 
to the demand for an .eight-hour day. 
As it is, m ost of them  are only run
ning on part time and some of them  
have not quite become re-adjusted to 
the civilian demand. T here ought to 
be a clearing of the situation within 
the next two or three weeks.

Where Are They?
The man who had made a huge 

fortune was speaking a few words to 
a num ber of students at a business 
class. Of course, the main theme of 
his address was himself.

“All my success in life, all my tre 
mendous financial prestige,” he said 
proudly, “ I owe to  one th ing  alone— 
pluck, pluck, pluck!”

H e m ade an impressive pause here, 
but the effect was ruined by one 
student, who asked impressively: 

“Yles, sir; but how are we to  find 
the righ t people to pluck?”

POSITION W A N T IP .
Position  W an ted —B uyer and m an ag er 

for d ry  goods stock, doing a Dout $40,000, 
is open fo r position. Am 40 y ears  old. 
H ad  m ore th a n  tw en ty  y e a rs ’ experience. 
Ten y ea rs  a s  buyer and  m anager. H a^e  
e n tire  charge  of -buying, m anaging, a d 
vertis ing , w !ndow  trim m ing , sign  w ritinx , 
etc. W ould like to  m ake a  change. P re fe r  
position  in South  W este rn  M ichigan tow n 
up to  15,000. R eferences. A ddress No. 87, 
care  M ichigan T radesm an . 87

mailto:5@5.75


It P ays to  S top O ccasionally and  
Look T hings O v er

The fisherman who is too lazy to pull up his line occasionally to see if his bait is allright, 
will eat salt pork for his supper.

The business man who does not keep a keen eye upon every part of the commercial boat 
is more than liable to run up against a snag some day that will wreck his craft.

Better, far better, to be overly careful than to be thoughtlessly negligent and full 
of regrets.

If when you leave your store at night you do not place your books of account and valu
able papers in a dependable safe, you are, to say the least, thoughtlessly negligent.

Grand Rapids Safe Company
Tradesman Building Grand Rapids, Michigan

Do not delay but write us to-day for prices.
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Late Mercantile News From the Cel
ery City.

By a deal which was consum mated 
during the past week, C. E. Hickok, 
well-known to the trade as “Carl” be
comes the sole proprietor of Baldwin 
& Hickok’« three stores and lunch
room located at 1315 Portage street, 
corner of North and Douglas avenue, 
and the Farm ers ' Sheds. Mr. Bald-

Clinton E. Hickok.
win who will be 77 years of age Feb. 
7, retires on account of failing health 
and desires to settle down to a quieter 
life. In 1860 he started  a general 
store in Comstock, where he built up 
a very successful business. He finally 
branched out into the celery shipping 
business, at the same time taking over 
the express agency for Comstock. 
After disposing of his in terests in 
Comstock, he took Mr. Hickok into
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W. W. Baldwin.
partnership in August, 1916, and they 
purchased the J. A. Boekeloo grocery, 
from which they have branched out to 
their present holdings. Mr. Hickok 
is well-known in Kalamazoo, having 
been active in m anagem ent of their 
business the past two years, and will 
conduct the business on the same cash 
plans, under the style of Baldwin & 
Hickok.

Kalamazoo. Jan. 28—T he building 
at 218-220 North Rose street is being 
rebuilt and will be ready for occu
pancy about April 1. R. E. Fair, Ford  
cales agent, who form erly occupied 
the building, will at th at time move 
from his present quarters in the Mich
igan Railway Co.’s building.

The Portage street public library is 
being moved from the Portage school 
building to its new location a t 1326 
Portage street.

Leonard L. Calkins & Co. have 
opened a fine new grocery at the 
corner of N orth W est street and Kal
am azoo avenue. Mr. Calkins was for
m erly in the same business a t Cold- 
water.

Spring is surely here! Charlie V an
derbilt. of South Edw ards street, is 
sporting his new E aster hat.

George H. Bagg, the Gull street 
grocer, surprised his many friends the 
past week by registering  his name as 
a new bridegroom  with County Clerk 
Pomeroy. H earty congratulations, 
G eorge!

Roy D. B ennett has severed his 
connection as salesman with the A. 
W. W alsh Co. and accepted a similar 
oosition with the Bour Co., of T o 
ledo.

C. O. Rockwell has purchased the 
grocery stock of Jno. E. VanBochove, 
at 814 South W est street. Mr. V an
Bochove is one of the oldest grocery- 
men in the city, having conducted this 
store for th e past thirty-tw o years.

Thieves entered the store of Mrs. 
E. T. Duffield, J. C. Hall and F. E. 
Donnelly last M onday night a week 
ago and secured num erous small ar
ticles of m erchandise, together with a 
small am ount of cash.

The store building at 301 N orth 
Burdick will soon be occupied by the 
Brilliant Co. with a complete line of 
1ad;es ready-to-w ear apparel.

T hom as P. Gleason, one of K ala
m azoo's veteran printers, was sudden
ly stricken by death last T hursday 
night. Mr. Gleason was a charter 
m em ber of Kalam azoo typographical 
u n k n  and its first president.

Brem er & M ittan. who recently 
opened the Nash auto agency at 130 
Portage street, report a fine business. 
One of the m ost recent sales was a 
Nash sedan to Frank E. B ryant, of 
the B ryant bakery.

D on’t forget the annual banquet of 
the Kalamazoo Retail Grocers and 
M eat D ealers’ .Association will be held 
T hursday evening. Feb. 6, at the M a
sonic Temple. If  you can’t bring 
vour wife and family, bring some 
other fellow ''. F rank A. Saville.

Secretary Baker’s order that no 
man m ay be discharged from the arm y 
against his will until he has obtained 
em ploym ent is a practical step that 
should allay apprehension am ong sol
diers and their families over the pos
sible immediate consequences of de
mobilization. I t is certainly the duty 
of the country that they have served 
to protect them  from unnecessary 
hardship in the process of re-ad just
m ent to civil life, and Mr. B aker’s 
order will facilitate this end w ithout 
tain ting  it with “charity .” He is care
ful, on the o ther hand, to guard the 
arrangem ent from abuse in the way 
of forcing a soldier to  remain with 
the colors longer than he desires. A 
man who avails himself of the oppor
tunity  to  stay in the arm y tem porarily 
is under no obligations to stay a m o
m ent longer than he finds it to  his 
advantage to  do so. The order is the 
latest developm ent in the solution of 
the problem  of resto ring  the soldier 
to  peaceful activity. Stories are afloat 
of num bers of released men who are 
unable to  find work. T hese m ay be 
exaggerated. But we m ust do all we 
can to see that no m an who has offer
ed himself to  the Nation suffers be
cause he and his com rades here and 
abroad have successfully accom plish
ed their work. The order of the Sec
re ta ry  of W ar gives us all a b reath ing  
space in the m atter th at should prove 
highly effective.

In a world where competition is 
you can’t  afford to  loaf.

Review of the Grand Rapids Produce 
Market.

Apples—The m arket continues firm. 
Fancy barrel stock is in big demand 
and extrem e prices are paid. W ith 
Jonathans out of the way Spys held 
the a ttention of the best trade and 
sold a t extrem e prices. T here  are not 
many offerings and very few under
grade apples. Pound Sweet, $2.50 per 
bu.; H ubbardstons, $2.25; Baldwin, 
$1.75; N orthern  Spys, $2.50@3; M ack
intoshes, $2; Grimes Golden, $2; 
Greenings, $2; Russets, $1.75.

Bananas—$7 per 100 lbs.
Beets—90c per bu.
B utter—The m arket on creamery 

is staggering  downward, having de
clined 11c during the past week. The 
receipts are good for this time of year 
and have been slightly heavier than 
the present demand. W e look for 
more active trad ing  a t the current 
prices. Local dealers hold fancy 
cream ery at 50c in tubs and 52c in 
prints. Cream ery more than a m onth 
old, 4 9c. Jobbers pay 40c for No. 1 
dairy in jars and sell at 42c. They 
pay 30c for packing stock.

Cabbage—$3.50 per 100 lbs.
C arro ts—75c per bu.
Celery—Michigan, 50c per bunch; 

California, $1.35@2 per bunch, ac
cording to  size.

Cucumbers—Indiana hot house $4 
per dozen.

Eggs—The m arket on fresh has de
clined 4c per doz. during the past 
week. Local dealers pay 48c per doz. 
loss off, including cases, delivered. Cold 
storage operators are pu tting  out their 
stocks on th e  basis of 44c for candled 
firsts and 41c for candled seconds. 

Garlick—60c per lb.
Grape F ru it—-$5@5.75 per box for 

all sizes Floridas.
Grapes—California Em perors, $12 

per keg.
Green Onions—Shallots, $1.20 per 

dozen.
Green Peppers—$1 per basket for 

Florida.
Honey—35c per lb. for white clov

er and 30c fo r dark.
Lem ons—California, $5 for choice 

and $5.50 for fancy.
L ettuce—Head, $3.75 per bu. ham 

per: hot house leaf, 23c per lb.
Onions — C ountry holdings are 

cleaning up. There has been a dis
position on the part of shippers to 
clear out the poor stock which was 
not keeping well and holdings there
fore show a much better average 
quality than arrivals a m onth or six 
weeks ago. Tt was the poor stock 
which kept the m arket demoralized, 
and with this out of the road the 
chances for a h igher range are much 
better. Dealers find it easy to  get $2 
@2.25 on good yellow and reds.

O ranges—California Naval-s, $4@. 
5.75, according to size.

Pineapples—$6 per crate.
Pop Corn—13c per lb.
Potatoes—The m arket is up a shade 

and considerably firmer. T here is a 
bette r feeling locally and considerably 
better trad ing  with a fine outside de
mand. I t  looks to local dealers as if 
the m arket has struck bottom  for the 
present. Country loaders have been 
real bullish in their ideas and have 
practically quit loading, looking for a

distinct reaction in the m arket. Good 
table stock ranges around $2.25 per 
100 lb. sack.

Radishes—H ot house, 35c per doz. 
bunches.

Squash—H ubbard, $3.50 per 100 lbs.
Sweet Po ta toes—Jerseys command 

$3.25 per 50 lb. hamper.
T om atoes—California, $1.50 per 5 

lb. basket; hot house, 35c per lb
T urnips—65c per bu.

As to W ool and W oolens.
At the Governm ent wool auctions 

in Philadelphia during the last week, 
better prices were realized, although 
the num ber of w ithdraw als continues 
to be large. The better kinds are the 
ones sought. If this keeps up there 
will be at the finish a lot of stuff on 
which the Governm ent will have to 
take a large loss in order to get rid 
of it. A t any rate the one great ad
vantage resulting from the change in 
policy in the selling of wool has been 
to let dom estic m anufacturers get the 
raw m aterial at the prices which pre
vail in Great Britain, now the world 
m arket for it. A sop has been thrown 
to the domestic wool grow ers in the 
announcem ent that all sales of wool 
owned by the Governm ent which 
would compete with the home prod
uct will be discontinued between July 
1 and Nov. 1. This is for the avowed 
purpose of not hurting  the price of 
the domestic wools. I t  is a proceed
ing of doubtful expediency, since fo r
eign wools m ay come in freely dur
ing the period. The goods m arket is 
show ing little signs of life as yet. 
Samples for the next heavyweight 
season have been made up for both 
m en’s and wom en's wear, but little 
has been shown or disposed of. There 
is apt to be some delay before the 
mills are prepared to fix prices, and 
the cutters-up are not yet ready to 
enter into com m itm ents. T he mills 
are facing labor difficulties which may 
yet seriously curtail output, as they 
express the determ ination not to yield 
to the demand for an .eight-hour day. 
As it is, m ost of them are only run 
ning on part time and some of them  
have not quite become re-adjusted to 
the civilian demand. T here ought to 
be a clearing of the situation within 
the next two or three weeks.

Where Are They?
The man who had made a huge 

fortune was speaking a few words to  
a num ber of students at a business 
class. Of course, the main theme of 
his address was himself.

“All my success in life, all my tre 
mendous financial prestige,” he said 
proudly, “I owe to  one th ing  alone— 
pluck, pluck, pluck!”

He made an impressive pause here, 
but the effect was ruined by one 
student, who asked impressively: 

“Yles, sir; but how are we to  find 
the right people to pluck?”

POSITION W A N T ED
Position  W an ted —B uyer and m an ag er 

for d ry  goods stock, doing sn o u t $40,060, 
is open fo r position. Am 40 years  old. 
H ad m ore th a n  tw en ty  y e a rs ’ experience. 
Ten y e a rs  a s  buyer and  m anager. H a "e  
en tire  charge  of buying, m anaging, a d 
vertis ing , w 'ndow  trim m ing , sign w ritinx , 
etc. W ould like to  m ake a  change. P re fe r 
position in South  W este rn  M ichigan tow n 
up to  15,000. R eferences. A ddress No. 87, 
care  M ichigan T radesm an . 87

mailto:5@5.75


It Pays to Stop O ccasionally and  
Look T hings O v er

/ ' i f

The fisherman who is too lazy to pull up his line occasionally to see if his bait is allright, 
will eat salt pork for his supper.

The business man who does not keep a keen eye upon every part of the commercial boat 
is more than liable to run up against a snag some day that will wreck his craft.

Better, far better, to be overly careful than to be thoughtlessly negligent and full 
of regrets.

If when you leave your store at night you do not place your books of account and valu
able papers in a dependable safe, you are, to say the least, thoughtlessly negligent.

Do not delay but write us to-day for prices.

Grand Rapids Safe Company
Tradesman Building Grand Rapids, Michigan



Good News
for the Housewife!

W artim e F lour le a relic  of th e  past!
Delicious, N u tritious, W holesom e W hite  B read is again  on th e  m enu.
How good It ta s te s  I
And how easy  It Is to  m ake good bread from  good flour com pared w ith  

th e  effort required  to  produce ju s t  o rd inary  bread from  W ar F lour.
Of course  w e w ere  all perfec tly  w illing to  use w a r flour as a  w a rtim e  

necessity . I t  helped o u r boys over th e re  gain  th e  G lorious V ictory.
B ut everybody Is delighted  to  have It all over and m ighty  proud of 

th e  am azing  record o u r own precious A m erica has madev
I t Is a lso good new s to  th e  p a rtic u la r  housew ife-to  know she m ay again  

o b ta in  th e  good old-fashioned, h igh -quality

Lily White
“ The Flour the Best Cooks Use"

fo r  no b e tte r  flour has ev er been m ade th a n  LILY W H IT E .
No flour has ev e r given th e  housew ife b e tte r  sa tisfac tio n  fo r e ith e r  

b read  o r p a s try  baking  th a n  LILY W H IT E .
T here  have been m ighty  few  flours th a t  even equalled It.
W e a re  m aking LILY W H IT E  In th e  sam e old w ay, exercising  Just as 

m uch ca re  In th e  selection  of g ra in , being Just a s  p a rtic u la r  to  See th a t  
exac tly  th e  r ig h t blend of th e  d ifferen t v a rie tie s  of w h eat is secured  to  
produce th e  best flour It Is possible to  mill.

Y our d ealer will cheerfu lly  refund th e  pu rch ase  price  if you do no t like 
LILY W H IT E  FLOUR as well OR B E T T E R  th a n  any  flour you have ever 
used fo r e ith e r  b read  o r  p a s try  baking; in o th e r w ords, if LILY W H IT E  
does not com pletely sa tis fy  you fo r every  req u irem en t of home use.

Be certa in  to  specify you do not w an t w a r flour b u t th e  real old-tim e 
h igh -quality  LILY W H IT E  FLOUR now on Sale.

Our Domestic Science Department furnishes recipes and canning charts upon request and 
will aid you to solve any other kitchen problems you may have from time to time. Public 
demonstrations also arranged. Address your letters to our Domestic Science Department.

VALLEY CITY MILLING CO.
Grand Rapids, Mich.

The above ie a sample of ads. we are running in the newspapers.
Your customers are reading thorn—keep a good stock on hand to supply the demand.

El Portana Cigar

This is size No. 5 
THE POPULAR SHAPE 

Handled by all jobbers—sold by all dealers

G. J. JOHNSON CIGAR CO. Grand Rapids

War Changed the Map
but war did not change the process of 
manufacture, or the purity, whole
someness or nutritive value of

Shredded Wheat
It is the same cereal you have always 
sold, made of the whole wheat, noth
ing added, nothing taken away. The 
removal of government restrictions 
will enable our distributors to supply 
the normal demand for this product 
which was somewhat curtailed during 
the war. It is the same Shredded 
Wheat you have always sold—pure, 
clean, wholesome, nutritious.

Made only by

The Shredded Wheat Company, Niagara Falls, N. Y.

Red Crown 
Gasoline for Power

The m odem  motor and improved carburetors have demon
strated bfeyond question that gasoline made especially for 
motor fuel—as Red Crown is made—w ill give the m ost 
power—the m ost speed and the m ost miles per gallon.
Red Crown, like your automobile, is built to specifica
tions and Red Crown specifications have been worked out 
by the m ost'em inent petroleum chemists and automobile 
engineers available.

Red Crown contains a continuous chain of boiling point 
fractions, starting at about 95 degrees and continuing to 
above 400 degrees». I t contains the correct proportion of 
low boiling point, fractions to insure easy starting in any 
temperature—the correct proportion of intermediate boil
ing point fractions to insure smooth acceleration—and the 
correct proportion of high boiling point fractions with  
their predominance of heat units to insure the maximum 
power, miles and speed.

These are file things that make Red Crown the m ost effi
cient gasoline possible to manufacture with present day 
knowledge.

For sale everywhere and by all agents and agencies of

STANDARD OIL COMPANY
(INDIANA)

Chicago U. SLA.


