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No business man in Michigan can afford to drive an automobile which is cot insured in the

Citizens Mutual Automobile 
Insurance Company

Howell, Michigan
F IR E —T H E F T —L IA BILITY —C O L L ISIO N

It is not enough to know your auto is insured—today the question is

“WHO INSURED YOUR AUTO?”
Read the experience of this Michigan auto-owner who would have saved $3,275 if  he had been par

ticular about the company he insured with, and had a policy which protected him up to $5,000 liability in 
case of personal injury to another person!

KA LAM AZOO, MICH., April 2, 1919—In the circuit court today the jury brought in a verdict of $4,075 against 
J, A llen Snyder to recover for injuries sustained by Frederick Uithoven as a result of an automobile accident in which it is 
claimed that Frederick Uithoven has suffered injuries of a serious nature. J. A llen Snyder was insured in one of the small 
insurance companies which gave him protection for $800 for liability and he Will have to pay the amount of $3,275.

As a result of this verdict automobile owners are much interested in the policy of insurance they take. T he big 
mutual automobile insurance company of Howell, protects the owner of the car against damage claims made against 
him above $25 up to $5,000. During the five seasons that the company has been operating no member has had to pay to 
exceed $25 upon a claim, as the policy has been sufficient to take care of large claims.

Insure the Day 
You Buy!

Don't Wait a minute before you get in 
touch w ith our nearest agent, the first 
days of auto driving are risky, more than 
ever you w ant to be protected. Most 
good auto dealers in Michigan w ill tell 
you how to get insured in the Citizens' 
and w ill advise you to do it the day 
you get your auto, whether it be a brand 
new or used car. T he kind of a dealer 
who advises you to get protected im
mediately is the kind you can trust 
because he is looking out for your future 1

Look at This Record:
The Citizens* M utual Automobile Insurance Company was the Pioneer Michigan 

company and was formed to  protect the interests of auto owners who live outside of 
D etroit and Grand Rapids and were therefore entitled to the saving of a great amount 
which was being assessed them from the great losses in these two cities.

This company has now w ritten more than 46,000 policies, paid over 1,650 claims 
against its members amounting to  over $215,000 and has today in its treasury assets 
of more than $70,000! An income sufficient to pay $15,000 in claims monthly!

The rates are so low that no man can afford to own and drive an automobile 
which is not insured against Fire, Theft and Liability. A  collision policy is also 
now available a t a  low cost.

D on't put it off another day, if you do not know our representative in your neigh
borhood, tell me on a postal card the name and number of your auto and we will tell 
you the cost of insuring by return mail* Address,

W. E. ROBB, Secretary

America’s Largest Exclusive Mutual Auto Insurance Company.

Citizens Mutual Auto Insurance Company, Howell, Michigan



A Bigger Profit 
on Sugar

The grocer who confines 
his sugar sales to

Franklin Package Sugars

gets as profit what is 
ordinarily lost in the cost 
of bags, twine, wrapping, 
overweight and waste.

The Franklin Sugar Refining Company
PHILADELPHIA
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Fleischmann’s
Yeast

is in big demand by the public as a blood 
purifier, and a simple laxative.
Keep your stock fresh.
Ask our salesman for a supply of booklets 
telling about the medicinal value of yeast.

THE FLEISCHMANN COMPANY
CHICAGO N E W  YORK

Judson Grocer C o.

W holesale Distributors

of

Pure Food 
Products

Grand Rapids, Michigan

CANDY
W ho’s Candy?

T h e  Un i v e r s a l
F O O D
“Double A”

C A N D Y
Made by

Putnam Factory Grand Rapids, Michigan

DEAL 1814 MORE PROFIT
SNOW  BOY W ASHING POWDER 24s—Family Size

through the jobber—to Retail Grocers
25 boxes ( 3)  $4.85__5 boxes FREE, N et $4.04
10 boxes @  4.90__2 boxes FREE, Net 4.08 *
5 boxes @ 4.95— 1 box FREE, Net 4.12 

2^£boxes @ 5.00— #  box FREE, Net 4.17
F. O. B. Buffalo; Freight prepaid to  your R. R. S tation  in lo ts of not less th an  5 boxes.
All orders at above prices must be for immediste delivery.
This inducem ent is for NEW  ORDERS ONLY—subject to  w ithdraw al w ithout notice.

Yours very  truly,

Lautz Bros. & Co., Buffalo, N. Y.
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Looking Backw ard to  Civil W ar Days.
Grandville, May 13—T he recent 

banquet and reception given the re 
turned soldiers in khaki in this vil
lage calls to  mind that o ther time 
when the boys in blue came strag 
gling home from the red fields of war 
amid the woods and vales of the Sun
ny South.

To the soldier boys who trekked 
or footed it hom ew ard in those old 
days, there were given no banquets, 
no grand receptions, only the glad 
hand of relatives and friends. Some 
of M ichigan’s most valiant regim ents 
were recruited from the camps of the 
hardy lumbermen, and these made a 
good record for them selves when 
under fire down South.

Six m onths elapsed after the sur
render of Lee before many of the 
boys in blue came m arching home.

A great load was lifted from  the 
National heart; the cities of the N orth  
did them selves proud with celebrat
ing, but these northw ood heroes came 
stragg ling  home, unheralded and un
sung. T hey had finished the fight, 
had laid down their arm s and were 
ready to take up the burdens of civil 
life once more.

M any a soldier boy in those days 
was happy enough to  find himself re
leased from m ilitary duty a t Grand 
Rapids o r  Jackson to  make his way 
home as best he could. Some there 
were who walked forty  and fifty miles 
over a lonely road to get back to  the 
old hom e; others were fortunate 
enough to find the old stage coach 
a t hand ready to bear them  at least 
a p a rt of the distance to  the back- 
woods home.

T here were no bonuses then of $60 
from  the Governm ent in recognition 
of gallant service perform ed. Instead, 
$16 per m onth was their stipend for 
services rendered in saving the 
Union, a t which no one grumbled, 
even though it took nearly  th ree  dol
lars of this m oney to buy a gold dol
lar.

The 2,700,000 men, m ost volunteers, 
were a much g reater drain on a na
tion of 20,000,000 than the four mil
lions of the present w ar drawn from 
a population of one hundred millions. 
T his w ar is of g reater m agnitude in 
m any respects, yet the men who wore 
the blue in ’61 were no less brave and 
self-sacrificing than our heroes in 
khaki to-day.

The stories of how they fought, 
bled and died th a t Old Glory m ight 
not be torn  from  the sky have never 
been fully told,

I cal! to mind one incident which 
has never been in print. Down in 
Tennessee, where W heeler’s Confed
erate cavalry did valiant service for 
the cause of secession, were camped 
many regim ents of Union cavalry who 
were not averse to crossing sabers at 
every possible opportunity  with the 
chivalrous sons of the South.

The rebel General W heeler was in 
the vicinity of S traw berry Plains when 
a corporal’s guard of eight Yanks con
tested his crossing of the river a t a 
certain point.

W heeler’s three ' thousand cavalry 
men made several attem pts to ford 
the river, only to be hurled back by 
a fusilade of lead from the thicket on 
the opposite shore, where eight 
Yankees, armed with Spencer car
bines, poured in their fire. Dozens 
of saddles were emptied and the ene
my finally retired in disgust and con
fusion.

The eight bluejackets lined up at 
considerable distance in order to give 
to the enem y an impression of a much 
larger force, and this impression pre
vailed for several hours until at length 
a part of W heeler’s command crossed 
a mile below the am bushed Federals, 
riding down upon them  from the rear. 
Seven were captured, one of the eight 
making good his escape.

W hen the Confederate general 
questioned the prisoners he affected 
not to believe that only eight Yanks 
had kept his three thousand a t bay. 
Nevertheless, such was the fact, and 
the corporal’s guard th at perform ed 
this feat of successfully opposing for 
hours a force of three thousand vet
eran so’diers of the Confederacy were 
all from the lumber woods of N orth 
ern Michigan.

One at least of that heroic band is 
still living, enjoving the evening oi 
life, having held several public of
fices with credit to himself and the 
people he has represented.

In harking back to th at time one 
cannot help feeling proud of the m an
ner in which the lum berwoods boy9 
did credit to the National uniform  and 
bore them selves as honorable and 
worthy^ citizens of the republic they 
did their bit in saving to future gen
erations.

All honor to the one-tim e boys in 
blue, and equal honor to  those more 
recent representatives of Yankeedom 
who upheld their country’s flag on 
foreign fields while w earing the olive 
drab of the good old United States! 
As a Nation we are opposed to mili
tarism ; as a Nation we believe in the 
utm ost freedom  of thought, of speech 
and of action consistent with liberty  
and law.

The heroes of this latest w ar are 
uniting in an American Legion which 
will, no doubt, pattern  in some degree 
a fter the Grand A rm y of the Republic. 
All our veterans have returned from 
the scenes of strife b e tte r citizens 
than when they enlisted. W ith  four 
m illions of returned soldiers in the 
U nited S tates it will be a long day 
before the hydra-headed sons of an
archy dare raise their hands in an 
effort to Bolshevise the American 
people.

The bovs in blue are passing. Few 
and far, they come to meet and cheer 
the later boys in khaki, all one b ro th 
erhood in the grand arm y of the 
freest, greatest, m ost beloved coun
try  on the face of the earth.

As the years draw on apace and the 
celebration of past victories in war 
are recalled, there’ll be now and then

an old man seated on the platform, 
grizzled, gnarled and old, one of the 
last of that heroic band of boys who 
kept step to the music of the Union 
in the days that blood ran as water 
at M alvern Hill, Lookout M ountain 
and Gettysburg.

W e honor them  all, the old and the 
new, with like gratitude for what they 
did in South Carolina, Virginia, Geor
gia and along the Gulf, and the 
younger generation who shed their 
blood in the shadow of Argonne 
woods, leaving m any thousands of 
m other’s sons resting  the last long 
sleep in Flanders Field and along 
the Rhine.

Nearly two generations have passed 
the boundary line between life here 
and that beyond, since the day troops 
in Union blue m arched on to W ash
ington to save the Union and the 
flag. Thousands of mere boys an
swered th at call, and every Southern 
state is m ore o r less dotted with the 
graves of the fallen lads from the 
North who gave up home and all 
that life holds dear to save what 
W ashington and the old Continentals 
had planted here in N orth America.

W e have plentiful cheers for the 
living- of our armies, copious tears 
for the dead. Old Timer.

Reminiscences W hich Go Back F ifty  
Years,

Adrian, May 13— In your issue of 
the T radesm an of April 30, the articles 
under “Realm of the R etailer” and 
“Gabby G leanings” bring  back to  me 
m em ories of the long ago.

In  October, 1869, I be came a resi- 
dent of your city and at once entered 
the  office and employ of the late 
H enry  S. Smith, who was then in the 
m anufacture of saleratus, woodenware 
and jobber in m ost everything, and 
who put onto the road the second 
traveling salesm an out of Grand Rap
ids. Alonzo Seym our for Sears & 
M erchant was the first. He had at 
that time four men on the road and 
the next year in August, 1870, Charles 
Fosket. who traveled E ast on the D. 
& M. Railroad as far as Pewamo, was 
sick and could not make the trip  and 
as it was necessary to  have it made, 
Mr. Smith wanted me to go. I had 
not then been with him a year and 
no so very long since I had come off 
the farm  and being younger than 1 
am now and as green and fresh as one 
need to be, I consented to make the 
trip. Lowell was one of the  first, if 
not the first town, to  stop a t and I 
rem em ber with w hat fear and trem b
ling I made my first a ttem pt at sell
ing goods on the road.

I now recall the courtly dignity of 
John Giles. I doubt' very much 
w hether anything could ever occur to 
cause a smile. H e was quiet in his 
demeanor, a gentleman in his bearing 
and the soul of honor in all his busi
ness dealings. I was aware of his un
fortunate venture in the wholesale 
business, but am glad to  know that 
la te r he recovered “back a t the old 
stand.”

John C. Scott was there in ’70. He 
also was a different man in his m ake
up from his neighbor Giles. He was 
then prosperous. H is greetings then, 
and as long as I  knew him (until 
1884), were always warm and cordial 
and one of his makeup, could not be 
otherw ise than  successful in his busi
ness.

Charles M cCarty: I t  was not 
Charlie then, but it was N. L. or Nick, 
as he was fam iliarly called. Hp was,’

if I  rem em ber correctly, an older 
brother of Charles. I t  has been so 
m any years since I have thought about 
it th a t I have forgotten w hat the turn 
of the wheel of fortune was th at Nick 
was put out of business, but I think 
it was Fa ther Tim e and that Charlie 
took up the business when Nick “laid 
it down.”

O scar F. C onklin: I rem em ber with 
much pleasure and I will never- forget 
a conversation between him and 
H enry  S. Smith in our office. I was 
a good listener and have a fair mem
ory and the answer th at Conklin gave 
Smith has always stayed by me. Smith 
said to him, “You are too big a man 
to live in a little town like Ravenna. 
W hy don’t you sell out and come to 
Grand Rapids?” Conklin said: “At 
Ravenna I am IT . If one wants a 
deed drawn, they  come to Conklin. 
If  one wants a m ortgage drawn, they 
come to Conklin. If one w ants any 
advice, they come to Conklin. If  I 
was to come to Grand Rapids, it 
would be different. I think I would 
ra ther be a big toad, in a little puddle 
than to be a little toad in a big pud
dle.” L ater on he moved to Grand 
Rapids and I am glad to know that 
he is still with us and from your de
scription of his landholdings, it is 
very evident that he is now a big toad 
in a big puddle.

M yron IT. W alker: In  1869, when 
T went to Grand Rapids he was in the 
high school. H is people lived on 
Clinton, or L ivingston street and many 
times have I seen him go by my home 
on Ranson street with his books un
der his arm. I was a m em ber of the 
Board of Education for seven years 
and he graduated while I was a mem
ber and T think whi’e I was President 
of it. W hen he began his political 
career, he took part in the Republican 
p rim aries; later he joined the P ro 
hibitionists and since I left Grand 
Rapids, T have learned that he is a 
D em ocrat and th at now is bolding 
the office of United States D istrict 
A ttorney under the present Adm inis
tration. Ladd J. Lewis.

W afted Down From  Grand T raverse 
Bay.

T raverse City, May 13—The cover 
page of the May 7 edition of the 
T radesm an is so wonderfully good 
th at I would be m ighty pleased to 
shake the hand of the au thor and 
shout “amen.”

Such lines as these should not be 
cast aside, but, instead, should be 
printed in large type and framed and 
placed in the m ost conspicuous place 
in every home and business place in 
the United States.

I t  could not help but prove an in
spiration to every man, woman and 
child who would read and profit by 
the great tru th  in every line.

If the T radesm an Company or any 
o ther company should feel it w orth 
while to p rin t these lines in large 
type, I would like to be the first to  
subscribe for six copies.

I have often felt that I would like 
to express my appreciation of the real 
good that I derive from the T rades
man. Some of the best ideas th at I 
have received from any source have 
been through the Tradesm an.

In my estim ation the Tradesm an 
stands out alone as the very best pub
lication of the kind I have ever reaL

Pleace accept my appreciation and 
hopg th a t you may live forever.

George E. Harvey.
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B A N K R U PTC Y  M A TTER S.

Proceedings in  the W estern  D istrict 
of M.chigan.

G rand  R apids, M ay 13—N eil O. W ilder. 
19 Sycam ore s tre e t, th is  city , has filed a  
v o lu n ta ry  p e tition  for ad ju d ica tio n  in 
b ank rup tcy . T he o rd e r h as  been en tered  
an d  th e  m a tte r  re ferred  to Mr. Corwin. 
T he schedules of the  b an k ru p t show lia 
b ilities  am o u n tin g  to $743.28 and a sse ts  
am ounting: to  $190. of w hich $175 is 
household goods and claim ed a s  exem pt.
Follow ing a re  th e  c red ito rs:
W . A. B auer, c ity  .............................. $ 10.00
Jam es  Casey, c ity  ..............................  16 38
Dr. W m . Veenboer. c ity  ..................  30.38
D r. P. W es tra te , c ity  ........................  7.50
E . A. Rogers, D etro it ..................  20.19
B. M. F a rre ll , D e tro it ............ ........ 8.02
B ass Bros, G rand  R apids ..................  8.00
L iberal C lothing Co.. G rand Rapids 30.98 
D e tro it C ity  G as C o . D e tro it . . . .  13.16
W elm er D ykm an F uel Co., G rand

R apids ............................................  4.25
A. B. O’B rien. G rand R apids . . . .  12.00
C. S. H olt, G rand R apids ..............  3.00
Eagle  C lothing Co.. G rand R apids 8.00 
B ra d s tree t Co., G rand R apids . . . .  85.00
E. A. P range , G rand R apids ........  5.00
Dr. R. S. Taylor, D e tro it ..............  35.00
Mich. S ta te  Telephone Co., G rand

R apids ................................................  11.25
Roy F landers, D etro it ......................  175.00
Dr. G. A. E aston . G rand R apids 4.50
Dr. C lem ent. Detroit. ........................  1.50
G eneral M achine W orks, D etro it 11.32
Ide T ea  Co., G rand R apids ..........  8.49
M rs. S a rah  K eller. D etro it ..............  5.97
D r. F e rr is  N. Sm ith. G rand R apids 65.00 
Dr. H . J . Pyle, G rand R apids . . . .  6.50
M. Said, G rand R anids ....................  20.00
C oit E s ta te , G rand R apids ..............  96.75
W. A. B auer. G rand R apids ........... 10.00
A m brose M cN am ara. D etro it . . . .  20.87
W m . Dendells, D e tro it ..................... 10.00

T he first m eeting  of ert d ito rs  in th is  
m a tte r  h a s  been called for M ay 21.

In the  m a 6 e r  of Avedis D estian , th e  
final m eeting  of c red ito rs  w as held M ay 
12. The tru s te e 's  report, show ing balance 
on hand for d is trib u tio n  of $533 13. w as 
considered and  allowed. An order was* 
en tered  d irec tin g  paym en t of all ad m in 
is tra tio n  expenses and  a  final dividend 
of 10.5 p e r cent.

In  th e  m a tte r  of A braham  Miller, 
b ank rup t, th is  city , th e  final m eeting  of 
c red ito rs  w as held y este rday . The tru s 
te e ’s final rep o rt and  account, show ing a  
balance on hand fo r d is trib u tio n  of 
$165 86, w as considered and  allowed. A 
final o rd e r for d is tribu tion  w as en tered  
d irec tin g  paym en t of final dividend of 
6.3 p e r cen t, and  a ll ad m in is tra tio n  ex 
penses.

In  th e  m a tte r  of E s te lla  B rew er,

b ank rup t, th is  city , th e  final m eeting  of 
c red ito rs  h a s  been held. T he o rd e r fo r 
d is tribu tion  d irec ted  p ay m en t of first 
dividend of 5 p e r cent, on a ll new  claim s 
proved and  final dividend of 14.5 per 
cent.

In  th e  m a tte r  of C harles K ahler, b an k 
ru p t, city , th e  special m eeting  of c red 
ito rs  h as  been  held. T he  re p o rt of th e  
tru s te e  showed a  balance on hand  for 
d is trib u tio n  of $1,831.37, w hich  w as d is 
trib u ted  to  cover all a d m in is tra tio n  ex
penses to  da te , including  exem ptions to  
th e  b ank rup t, ap p ra ise rs ’ fees, cu sto 
d ian 's  fees, tru s te e ’s  com m issions, etc., 
and  a  first dividend of 5 per cen t, to  all 
c red ito rs  w hose cla im s have been a p 
proved and  alowde. A no the r dividend 
will be declared  a t  th e  exp ira tion  of 
th re e  m onths.

In  th e  m a tte r  of H olland C ity G as Co., 
b ank rup t. H olland, a  special m eeting  
w as held yeste rday  for th e  purpose of 
confirm ing th e  sale  of said  gas com pany 
to  C harles M cGuire, of Chicago, fo r 
$5,000, w hich sale w as held M ay 5.

Partisan  Prejudice In  O pposition to 
Wilson.

Detroit, May 14—I hold no briefs 
for Mr. W ilson. Personally, I do not 
care for him. H is m istakes in the 
Mexican imbroglio stand out strong
ly and can never be remedied. Some 
of his statem ents were weak and va
cillating and his acts still m ore so, 
and this can be said also of his a t
titude at the beginning of the E urop
ean war. But under the pressure 
which the w ar put on this Nation 
some of Mr. W ilson’s la tter u tte r
ances are alm ost sublime and will 
stand forever. He occupies the m ost 
difficult position of any man living. 
I feel that any effort to belittle what 
he is try ing  to do is subject to the 
same condem nation the D em ocratic 
party  received when it obstructed 
every act of Lincoln and declared in 
National convention in 1864 that L in
coln was a usurper and the war was 
a failure. The evidence is clear that 
W ilson has honestly and earnestly  
tried to  do his best, always flavored 
with W ilson opinion, which fact will 
forever bar him from the company 
of the tru ly  great.

The tragedy of his career is that

having work to  do as g reat as or 
greater than th at of Lincoln, he lacks 
the personal quality of Lincoln. S tan
ton, Chase and Seward were all op
ponents of Lincoln. S tanton and 
Chase did not hesitate to say insulting 
things about him, and Seward did not 
withhold patronizing advice on how 
to run the office of President. Mc
Clellan was openly antagonistic. But 
Lincoln, although keenly sensitive 
personally, kept all personality out of 
his official work and kept these men 
in power as long as they could render 
better public service than others 
whose loyalty to  Lincoln was above 
question.

One cannot imagine Mr. Lincoln 
keeping an incom petent Postm aster 
General because he liked him person
ally or allowing a man like General 
W ood to be elim inated from active 
participation in the war because he 
Aad foresight enough to see what was 
com ing and criticized inadequate 
m ethods. But in spite of the differ
ence in the personal qualities of these 
men, each facing unknown and por
tentous problems, it m ust be said that 
the world will always owe a debt to 
Mr. W ilson for what he has striven 
to  accomplish. Y et certain people 
blame him with every word they speak 
about him. I do not believe it would 
be possible for Mr. W ilson to do or 
say anything which they would ap
prove.

The a ttitude of Mr. Lodge and the 
minds of many who should be lead
ers, is absolute granite with prejudice. 
Mr. Lodge has not even hesitated to 
try  to  make partisan capital of the 
most solemn and m ost critical per
iod of the world’s history. I should 
hate to see a th ird-term  President, and 
especially such a one as Mr. W ilson, 
but the senseless opposition to  every
th ing  Mr. W ilson does and the venom 
with which it is always accompanied 
is beginning to make me feel th a t if 
our opposition leaders have no more 
character than this we had better

stand by Mr. W ilson in his fight 
against this class of opponents. It 
would be sad, b itter experience to 
have him three term s, but it m ight be 
better than having leaders who are 
rabid with prejudice and partisanship.

S. E. Smith.

Sixty-Four A dditions to  Kalam azoo 
Council.

Kalam azoo, May 13—T he regular 
m onthly m eeting of Kalam azoo Coun
cil was held on Saturday n ight last. 
Six m em bers were initiated, m aking 
sixty-four who have faced the sta rte r 
since Jan. 1 and we have thirteen 
“left over” petitions on ha^d. The 
m eeting was one of unusual interest. 
The beautiful prize badges were pre
sented. Capt. George Kelly, who led 
the W ise Guys, was presented with 
the team prize. D. L. Goodrich re
ceived the high score prize and Jack 
Hall carried off the second high. The 
presentation was m ade by the chair
man of the general com m ittee.

Past Grand Counselor W alter Law- 
ton, accompanied by John  D. M artin 
and several o ther b ro thers of Grand 
Rapids, were in attendance and a full 
and complete h istory  of the Bagman 
of Bagdad was listened to. The next 
session of this famous (for fun) so
ciety will be held in Kalam azoo, F ri
day, June 6, midnight.

T hings move so rapidly nowadays 
th at people who said, “ I t  can’t be 
done,” are often in terrupted  by some 
one doing it. T his applies to  the 
work of our com m ittees who have in 
hand the arrangem ents for the com
fort. convenience and entertainm ent 
of the Grand Council on June 6 and 7. 
At the last com m ittee m eeting an a t
tendance of 100 per cent, brought out 
the fact th a t every corner and every 
loop stitch was being looked after. 
The 3,400 invitations to m em bers in 
the State will go out to be read by 
m ost of the boys Sunday next. Boys, 
we are looking for you and yours and 
will see th a t all are taken care of. 
Come sure! Joseph D. Clement.

Barney says—

I have ju s t com e back from  a seven m o n th s ' vacation in  

D e tro it a n d  am  m ig h ty  g la d  to be back on the  jo b  a gain  to  

lo o k  a fte r o u r cu sto m e rs' o rders.

It  is a surprise to m e  to see h o w  the C o m p a n y 's  

business has g ro w n  d u rin g  this tim e  a n d h o w  m a n y  n e w  

custom ers w e  have g a in e d .

This m ean s lots o f h a rd w o rk  to k e e p  up o u r p ro m p t  

s h ip p in g  service, b u t b y  g o lly  w e are g o in g  to k e e p  on b e in g  

th e  p ro m p t s h ip p e rs !

W o r d e n  Q r o c e r  C o m p a n y

GRAND RAPIDS-KALAMAZOO
Barney Langeler has worked 
in th is Institution continu
ously for over forty-eight 
years.

THE PROMPT SHIPPERS
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Sudden Change in Canned Goods 
Market.

The sudden change in the canned 
foods m arket is in teresting  and sig
nificant of the rapid ity  with which a 
situation can change. W hereas the 
buyer seemed to  command the situa
tion a m onth or six weeks ago and 
the canner was begging for consider
ation, the jobbers are now clam oring 
for goods which the packer finds it 
hard to furnish.

A few m onths ago, when the arm is
tice suddenly ended the world con
flagration, grocers were scared blue 
lest Uncle Sam should let loose any 
of his big cache of foodstuffs and 
break the m arket for the accumula
tions the jobber had on his shelves: 
to-day they are urging him to sell in 
order th at a threatened shortage may 
be prevented and all hands have 
enough to go around.

I t  all goes back to the mischievous 
effects of wartim e legislation and reg 
ulation. F irst of all, the clam or to 
make the farm er raise wheat and a 
guarantee by the grace of Congress 
of $2.36 per bushel made w heat so 
attractive to the farm er, especially in 
the light of com parative labor de
mands, th a t he was indisposed to 
raise canning crops. T o coax him to 
do so, packers would have to pay high 
prices and shortly  learned th a t the 
jobbers were not minded to  pay any 
such prices. So the seeding and fer
tilizing and p lanting seasons slid 
along with prospects of short acreage.

Then came the belated discovery 
from jobbers th at they had the slen
der choice of paying the price or not

getting  the goods, and when the a r
mistice and the European food su r
vey showed how great is likely to be 
the demand for foodstuffs and they 
became willing to pay the price, they 
found it too late to grow crops, save 
some of the later ones. And, of 
course, along came the late frost 
scare and all that, until w hat was a 
stagnant m arket became a wild race 
for goods.

Now th at the buyers have become 
convinced that the prices asked by 
canners are as low as conditions will 
permit, and as they may expect for 
this year, they are listening to propo
sitions of futures, and much business 
has been closed. The whole country 
is gradually feeling the effects of in
creased demand. I t  is even said that 
the financial heads of the big buying 
houses have passed the word down 
the line to raise the em bargo and take 
in supplies, and this cannot fail to 
have a beneficial effect upon the whole 
situation.

The growers have been so hungry 
for the Governm ent guaranteed wheat 
th at they have used up much acreage 
that norm ally would have gone into 
canners’ crops, and th at is why the 
acreage m ust necessarily be consid
erably short of form er years. In fact, 
in some sections, this condition be
gins to look serious.

But there is a factor in the situa
tion which is causing considerable a p 
prehension am ong those who take 
facts as they find them, ra ther than 
try  to camouflage them  to please 
their theories. T hat is, w hether or 
not canned foods are getting  too high

for com fort or safety. In  a recent 
issue of a canning paper an expert 
used up several columns figuring out 
that 25 cents was not too much for 
a can of tomatoes. I t  m attered little, 
however, w hether he proved his case 
or not if the housewife remained un
convinced that she would, or could 
pay that price. The one th ing  of 
which the grocer is scared is the a t
tainm ent of “the lim it” in prices the 
consum er will pay.

L ate News F rom  the  Cloverland of 
Michigan.

Sault Ste. Marie, May 13—The tan 
nery strike is still on and, as the men 
will only trea t with the company 
through their union, there is some 
speculation as to the outcome.

Miss C hristina Campbell, daughter 
of J. A. Campbell, one of our well- 
known grocers, was m arried last week 
to Sergt. M ajor Leslie C. P ra tt, the 
cerem ony being perform ed at Flint. 
The bride has lived in the Soo m ost 
of her life, is well and favorably 
known here and a host of friends 
extends congratulations.

H erm an Rath, one of our well- 
known lumbermen, wore a smile last 
week, the occasion being the arrival 
of a new son, Paul R obert Lester. 
H erm an is passing around the H a
vanas to  his num erous friends.

O tto  Supe and W . G. Feetham , two 
of our popular jewelers, attended the 
R eta:l Jew elers’ Association m eeting 
last week at Battle Creek. Mr. Fee t
ham was honored by being elected 
President of the organization. Last 
year. Mr. Feetham  acted as T hird 
V ice-President of the Association and 
his advance to the Presidency this 
year shows that he is held in high 
esteem  by the members. Mr. F ee t
ham m tends to go to Chicago to rep
resent the Michigan Association at the

N ational convention, a t which time 
every state  will be represented.

Judge Joseph Steere, m em ber of 
the Michigan Supreme Court, arrived 
last week from Lansing to spend his 
vacation with his old friends here. 
W e are always glad to see the Judge, 
who has always had a warm  spot in 
his heart for the Soo.

The hospital ball to  be held next 
W ednesday prom ises to be one of the 
events of the season, the persons in 
charge having made elaborate prepa
rations and a m ost successful party  
is looked for.

The residents of M arquette are now 
perm itted to  view their beautiful city 
at an altitude of from  1,500 to 3,000 
feet in the air. Mr. Rowell, the wellr 
known aviator, is carry ing  passen
gers daily, weather perm itting, afford* 
ing all those w ishing this privilege an 
opportunity  to  get up in the world.

E. M. Kline, of M arquette, has 
opened a store in the Kuhlman build
ing, on Iron  street, for the purpose of 
conducting a sales of mens and boys’ 
clothing.

A. C. Hebbard, of Neganuee, well- 
known autom obile mechanic, has 
opened a garage in the C orbett barn, 
on Lincoln street, where he intends 
to carry a full line of auto sundries 
and take care of all auto repair work.

The band of gypsies traveling  by 
ford throughout the copper country 
finds they are not popular in their 
vocation. Instead  of getting  the glad 
hand, they are getting  the icy m it 
from officials and told to move on.

“The task of to-day th at doesn’t 
make for a bette r to-m orrow  is more 
or less a w aste of energy.”

“Action is w hat counts. I t  doesn’t 
make any difference how much ginger 
there is in a fellow. H e m ust exert 
it or the moss will gather.”

Wlilliam G. T apert.

I t ’s a pity some men can’t draw 
checks as easily as they can infer
ences.

I N C R E A S E  Y O U R  B I S C U I T  P R O F I T S

Advantages of an

IDEAL SUNSHINE BISCUIT DEPARTMENT
Perfect D isplay—Clean—Neat—A ttractive  

A  Com plete Stock w ith  Smallest Investm ent
It Creates Interest and Consum er's Demand 

Ask the Sunshine Salesman—He Knows

L oose-W iles Biscuit Compatii
Bakers of Sunshine Biscuits

C H I C A G O
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Movements of Merchants.
Gladwin—Rudolph H eth  has engag

ed in the m eat business.
P ierson—John Paepke will open a 

restau ran t and ice cream  parlor 
May 15.

D eW itt—Melville Brooks is rem od
eling his drug store and increasing 
his stock.

Pierson—Fred Miller has opened 
an agricultural implement store in the 
Schm idt block.

Saginaw—The Owens W alk-O ver 
Co. has changed its name to  the 
Owens Shoe Co.

B arry ton—H arry  C. M cGregor suc
ceeds M. H. Griswold in the bazaar 
and grocery business.

H ow ard City—Charles B runner has 
purchased the brick block he occupies 
with his confectionery stock.

D etro it—The Johnson Office Equip
m ent Co. has increased its capital 
stock from $10,000 to  $25,000.

B ritton—The Peoples State Savings 
Bank has been incorporated with an 
authorized capital stock of $25,000.

C uster—A. C. H ansen has built an 
addition to his grocery store which 
he will fit up for a cream testing 
station.

W acousta—M. L. Garlick has sold 
his stock of general m erchandise to 
Lowell S. Grisson, who has taken p o s
session.

Albion—W . H. Gawn, recently in 
the hotel business in Ohio, has leased 
the H otel Albion and taken immediate 
possession.

M arcellus—Out-of-town buyers have 
purchased the general m erchandise 
stock of the late G. W. Kroll and re
moved it from here.

Eagle—Jam es H aner has purchased 
the John Green grocery and drug 
stock and will continue the business 
a t the same location.

Ishpem ing—The Ishpem ing Con
sum ers Co-Operative Association has 
been incorporated with an authorized 
capital stock of $10,000.

St. Louis—F. C. Ohland & Co. suc
ceed H um phrey & O strander and J.
H. Palm er in the hardw are business, 
having purchased both stocks.

Butm an—L. V. Soldan has sold his 
stock of general merchandise and 
store fixtures to W right, Carson & 
Co., who have taken possession.

Nashville—Mrs. O ra Condon has 
sold her confectionery stock and ice 
cream  parlor to David Kunz, who will 
continue the business a t the same 
location.

D ecker—The Decker Stock Co. has 
been organized to  conduct a general 
m ercantile business, with an au thor
ized capital stock o f $20,000, $10,000 
of which has been subscribed and 
paid in in cash.

T hree Rivers— C. G. Deal has sold 
his grocery stock and store fixtures 
to Russell Swihart, who recently re 
turned from  several m onths service 
over seas.

P ierson—Charles Sawtell has pur
chased the grocery stock of E. E. 
W eed and will continue the business 
in connection w ith his agricultural 
implement store.

M arquette—The F. Bending Co., 
form erly in the wholesale liquor and 
cigar business, are now jobbing ci
gars, cigarettes, tobaccos, confection
ery and grape juice.

Alma—A. M. Frederick, form erly 
assistant m anager of Swift & Co. at 
this place, has removed to Cleveland, 
Ohio, and taken the position of m an
ager of the Medina Cream ery Co.

F reeport—B ert L ong has sold a 
half in terest in his stock of general 
m erchandise to  W alter L. W allace 
and the business will be continued 
under the style of L ong & W allace.

Law ton—Jam es Pollock, grocer, is 
wrecking his store building and will 
build a m odern brick and steel build
ing in its place. He has removed h ’s 
stock to the building form erly occu
pied by C. O. Rockwell.

Lansing—T. C. H odson & Son, who 
conduct a book, stationery  and gift 
store at 109 E ast M ichigan avenue, 
will open a sim ilar store June 1 in 
the form er M. R. C. waiting room on 
E ast M ichigan avenue, which is being 
remodeled.

Mt. Clemens—T he Kennan-Jensen 
Co. has been incorporated to  conduct 
a general garage and autom obile busi
ness, w ith an authorized capital stock 
of $15,000, $10,000 of which has been 
subscribed and paid in, $3,000 in cash 
and $7,000 in property.

H oughton — T he Lake Superior 
F ru it Co. has been incorporated to 
conduct a general m ercantile busi
ness, with an authorized capital stock 
of $30,000 common and $20,000 pre
ferred, all of which has been sub
scribed and paid in in cash.

Y psi'anti—The Ypsilanti Lum ber & 
Coal Co. has been incorporated to 
conduct a wholesale and retail lum 
ber, building m aterial and fuel busi
ness, with an authorized capital stock 
of $65,000, of which am ount $40,000 
has been subscribed and paid in in 
cash.

D etro it—The Polish M erchants Co- 
Operative Association has been in
corporated to  conduct a wholesale 
grocery, commission house, packing 
house, creamery, bakery, flour mill 
and buy and sell all kinds of produce, 
with an authorized capital stock of 
$30,000, of which am ount $15,000 has 
been subscribed and $3,000 paid in in 
cash.

Buchanan — The G reat W estern  
Stock Farm s Co. has been incorpo
rated  with an authorized capital stock 
of $100,000, of which am ount $50,000 
has been subscribed and paid in, $40,- 
000 in cash and $100 in property. The 
business offices of the company will 
be in Chicago.

D etro it—W ellington Travis, drug
gist a t 993 W oodw ard avenue, has 
m erged his business into a stock com
pany under the style of the W elling
ton Travis D rug  Co., to conduct a 
wholesale drug business, with an au
thorized capital stock of $50,000, of 
which am ount $25,000 has been sub
scribed and $5,000 paid in in cash.

St. Johns—M ark J. Dewitt, young
est son of O. P. Dewitt, has been 
taken into the firm of O. P. D ew itt & 
Son, dating from Jan. 1 of this year.
O. P. Dewitt, form erly a successful 
retail grocer, established a jobbing 
business in St. Johns in 1901. In  1909 
his oldest son, Lee A. Dewitt, was 
made a m em ber of the firm. The 
first year’s business am ounted to  $14,-
000. In  1918 the business, which has 
shown a steady grow th from the first, 
passed the half million dollar mark. 
M ark J. D ewitt, the new m em ber of 
the firm, has been employed in the 
business since he left school, w ith the 
exception of the time he spent in the 
army, from which he was honorably 
discharged some time ago. H e is a 
young man of fine character and good 
business ab’lity and thoroughly  ac
quainted with the work.

Manufacturing Matters.
Beld:ng—The Belding Foundry Co. 

is erecting an addition to  its p lant 
which will m ore than double its ca
pacity.

H ow ard City—T he Gillett M otor 
Products Co. has purchased tw enty 
acres of land of F. S. King, to  be used 
as a site for its new plant.

Saginaw—The P attern  & C asting Co. 
has been incorporated with an au thor
ized capital stock of $16,000, all of 
which has been subscribed and $7,500 
paid in in cash.

D etro it—T he In ters ta te  Steel P ro d 
ucts Co. has been incorporated with 
an authorized capital stock of $10,000. 
all of which has been subscribed and 
$3,000 paid in in cash.

D etro it—The D etro it T anning  Co. 
has been incorporated w ith an au thor
ized capital stock of $35,000 common 
and $15,000 preferred, $22,500 of w h’ch 
has been paid in in property.

D etro it—The Saw & Specialty Cor
poration has been organized with an 
authorized capital stock of $25,000, of 
which am ount $14,990 has been sub
scribed and paid in, $5,926.10 in cash 
and $9,063.90 in property.

D etroit—The H ercal H eater Co. has 
been incorporated to m anufacture and 
sell oil burners, appliances, etc., with 
an authorized capital stock of $50,000, 
of which am ount $43 000 has been sub
scribed and paid in in cash.

D etro it—T he Samp M anufacturing 
Co. has been organized to m anufac
ture and sell agricultural and con
trac to rs m achinery and tools, with 
an authorized capital stock of $4,500, 
all of which has been subscribed, $1,- 
000 paid in in cash and $3,300 in p rop
erty.

D etro it—T he A tlas Envelope Co. 
has been organized to  m anufacture 
and sell envelopes, w ith an au tho r
ized capital stock of $2,000, all of 
which has been subscribed and paid 
in, $225 in cash and $1,775 in property.

D etroit—T he Perrin  M etal Parts 
Co. has been organized to  m anufac
ture and sell autom obile parts and 
accessories, with an authorized capital 
stock of $50,000, all of which has been 
subscribed and $1,000 paid in in cash.

M arshall — T he M arshall-Convis 
T hresher Co. has been incorporated 
with an authorized capital stock of 
$2,500, of which am ount $1,300 has 
been subscribed and paid in in cash. 
The business office will be a t Cresco, 
R. R. 1.

Kalam azoo—The Kalam azoo Mo
tors C orporation has been incorporat
ed with an authorized capitalization 
of $250,000, all of which has been sub
scribed and paid in and form erly tak 
en over the business of the Lane Mo
to r T ruck Co.

D etro it—The Shepard A rt Metal 
Co. has been organized to  m anufac
ture and sell a rt goods, jewelry, o rna
m ents and novelties, w ith an au thor
ized capital stock of $250,000, all of 
which has been subscribed and $125,- 
000 paid in in cash.

M arcellus—H . L. Chapman, who 
invented a gasoline engine, has sold 
his patents and business to  W . C. 
Jones, F rank  Patch, H arvey R om ’g 
and F. G. W heeler, the la tte r an en
gineer from  Chicago, who will have 
charge of the plant.

Ionia—T he w ork of rem odeling the 
p lant of the Ypsilanti Reed Company, 
in Ionia, is progressing. Six new o u t
side entrances for the employes are 
being put in. T he doors will be oper
ated by a new system  w hereby they 
will open and close autom atically.

D etro it—T he Paul Auto Com bina
tion Lock Co. has been incorporated 
with an authorized capital stock of 
$30,000, of which am ount $26,800 has 
been subscribed and paid in, $11,700 
in cash and $15,100 in property.

D etro it—T he M urphy Safety Ap
pliance Co. has been organized to 
m anufacture and sell safety appliances 
for m achinery, w ith an authorized 
capital stock of $15,000, of which 
am ount $9,520 has been subscribed, 
$1,120 paid in in cash and $2,500 in 
property.

Bay City—T he Autom obile Street 
Sweeper Co. has been incorporated 
to m anufacture and sell street sweeo- 
er m achinery and to  engage in the 
foundry business, w ith an authorized 
capital stock of $50,000, all of which 
has been subscribed and paid in in 
property.

D etro it—T he H itzler-Johnson Co. 
has been organized to  m anufacture 
and sell safety scaffold brackets, car
penter and builders sundries, w ith an 
authorized capital stock of $10,000, of 
which am ount $5,000 has been sub
scribed, $700 paid in in cash and $2,- 
700 in property.

F rankenm uth—T he Cass R iver Co- 
O perative Co. has been organized to 
m anufacture and sell ice cream, all 
kinds of dairy products and conduct 
a general store, w ith an authorized 
capital stock of $8,000, of which 
am ount $7,480 has been subscribed 
and paid in in property.
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GROCERY-™ PRODUCE MARKET

Review of the Produce Market.
A pples—W estern  stock is firm at 

$6 per box.
A sparagus—$1.75 per doz. bunches 

for home grown.
Bananas—$7.75 per 100 lbs.
Beets—Old are now out of m arket. 

New command 90c per doz.
B utter—The m arket is firm, due to 

an increase in the demand for the 
different grades of cream ery butter 
at this time. The receipts are about 
norm al for this time of year and the 
m arket is in a healthy condition. 
T here is a good home consum ption 
as well as an export demand and we 
look for continued high prices on this 
com m odity in the imm ediate future. 
The average quality of bu tte r is show 
ing some grass flavor. Local dealers 
hold fancy cream ery a t 55c in tubs 
and 57c in prints. Jobbers pay 50c 
for No. 1 dairy in jars and pay 35c 
for packing stock.

Cabbage—T exas fetches $8 per 100 
lbs.

C arrots—85c per doz. for new.
Celery—California, $1.50 per bunch, 

according to size.
Cocoanuts—$1.25 per doz. or $10 

per sack of 100.
Cucumbers—Indiana hot house

have declined to  $2 per dozen.
Eggs—The m arket is a little weak

er than  a week ago and a downward 
tendency is clearly in evidence. The 
average quality is good and there is a 
good demand. Local dealers pay 44c 
per doz., loss off, including cases, de
livered.

Garlick—60c per lb.
Grape F ru it—$10 per box for all 

sizes Floridas.
Green Onions—Home grown, 20c 

per doz.
Green Peppers—$1 per basket for 

Florida.
Lem ons—California, $5 for choice 

and $5.50 for fancy.
L ettuce—Head, $4.50 per crate of 3 

to 5 dozen heads; hot house leaf, 24c 
per lb.

Onions—Hom e grown, $4.25 per 100 
lb. sack; Texas, $4 per crate for yel
low and $5 per crate for white.

O ranges—California Navals, $5@7; 
M editerranean Sweets, $5@6.

Parsnips—90c per bu.
P ieplant—8c per lb. for home 

grown.
Pineapples—$4.50@5 per crate.
Po tatoes—T he m arket is steady a t 

$2.40 per 100 lb. sack.
Radishes—H o t house, 35c per doz. 

bunches.
Spjnach—$1.25 per bu.
S traw berries — Tennessee stock 

fetches $6@7 per 24 qt. crate. A r
rivals are m ostly  poor in quality, ow
in g -to  heavy rains in the berry  sec

tion, which makes stock w ater soaked 
and sandy.

T om atoes—California $1.50 per 5 lb. 
basket; hot house, 30c per lb.

T urnips—65c per bu.

“Buttermilk Day” In Ohio.
The D irectors of the Ohio State 

D airym en’s Association have asked 
th a t the dairy people of Ohio set aside 
May 26 as “B utterm ilk Day.” They 
urge that all the cream eries and milk 
plants make every effort to  prom ote a 
maximum consum ption of buttermilk- 
on th at day, as the beginning of a 
new era when butterm ilk, the drink 
which will b ring  health  and prosperity  
to future generations, will become the 
popular drink.

Prof. O. E rf urges all to  make an 
effort to bring  this to  the attention 
of the public.

P o rt H uron—The St. Clair Circuit 
C ourt has handed down a judgm ent 
of $6,051 in favor of the M orton Salt 
Co. against the Lyon B onding Co., 
of Omaha. T he suit was started  be
cause the bonding company, it was 
alleged, failed to  complete a w are
house for the M orton company which 
the E astern  Michigan Construction 
Co. had contracted to erect, and for 
which a bond was furnished by the 
bonding company. T he suit was 
b rought to recover the difference be
tween the price at which the con tract
ors had agreed to put up the w are
house and the price it finally cost 
the salt company, a difference which 
was placed a t $17,000 by the company.

L udington—Ludington has obtained 
a new industry. The Needle & Toy 
Co., of Grand Haven, will locate there 
as a result of the action of the city 
in voting  $10,000 to be used in ren t
ing and equipping a suitable building 
for the company, which is under con
trac t to employ a t least th irty  persons 
at the start.

D etro it—H arry  Cohen, tailor at 
308 St. Antoine, has m erged his busi
ness into a stock company under the 
style of T aylor the Tailor, to  conduct 
a clothing store and tailo ring  busi
ness, with an authorized capital stock 
of $10,000, of which am ount $5,000 has 
been subscribed and $3,000 paid in in 
cash.

D etroit—T he Rowley Scale & Sup
ply Co. has m erged its business into 
a stock company under the style of 
the Rowley Scale & M anufacturing 
Co., with an authorized capital stock 
of $3,000, of which am ount $1,500 has 
been subscribed and paid in, $590 in 
cash and $910 in property.

The fewer scruples a man has the 
m ore dram s he takes.

The Grocery Market.
Sugar—T here has been no change 

in the m arket during the week and 
none is in sight. Refined is still rul
ing a t the same price which has pre
vailed for many m onths. The demand 
is fair. No m aterial im provem ent has 
developed as yet on account of the 
fruit season. The raw sugar situa
tion is about unchanged. On the 
whole, the m arket is heavy but no 
decline is in sight.

Tea—The m arket shows no change 
for the week except perhaps a slight 
increase in demand. A ccording to 
sellers more buyers are coming into 
the m arket and th at in time, if con
tinued, will m ean a strengthening. Up 
to now there has been no such effect 
and the undertone is still soft. No im
provem ent is noted in the export de
mand as transporta tion  is still scarce.

Coffee—T he Brazilian coffee m anip
ulators have the trade of this coun
try  by the th roat and all grades of 
Rio and Santos moved up another 
notch during the week in consequence, 
Sales of Rio 7s, green and in a large 
way, have been made as high as 19J-Sc 
and Santos 4s, 23c. T his is about 
three times the prices which for a 
long time were considered normal. 
T he demand for coffee is now good 
as m ost of the trade believe th a t B ra
zil will be able to  hold prices up 
either to the present level o r perhaps 
even higher. Milds are lc@ iy 2c h igh
er than a week ago due to  sym pathy 
w ith Brazil and also some scarcity 
of their own. The whole coffee situa
tion is extrem ely firm.

Canned V egetables—Corn futures 
have been advanced by the canners 
5c on all grades. Corn acreage in the 
W est is reported  fully 30 per cent, 
below th a t of last year. Sales of fu
tures have been ra ther large in the 
aggregate. T he T radesm an expects 
to  see the price advance 25c within 
the next m onth, due to shortness of 
pack. Tom atoes are, perhaps, a trifle 
firmer but demand is still very dull 
both for spot and futures. A short 
pack of peas appears likely, as the 
latest time a t which it is practical to 
p lant peas is May 15, and not 25 per 
cent, of the crop is out a t this w rit
ing. O f course, even if the planting  is 
short, unusual favorable grow ing con
ditions m ay increase the yield and 
neutralize the deficiency. The m ar
ket, however, is inclined to  be firm. 
Fancy string  beans are very scarce.

Canned Fish—Salmon is not quite 
so weak as it was. Red Alaska, in a 
large way, on spot got down to 
around $2.65, as against a form er 
price of $2.90, but, during the past 
week, has recovered som ewhat on 
increased demand. Dom estic sardines 
are very dull and weak. T he pack 
should be beginning but packers have 
done nothing, first, because they  can’t 
buy raw fish a t a price they consider 
righ t, and second, because they still 
have about 300,000 cases of last year's 
pack which cost them  probably not 
less than $6 a case to  pack. T hey can
not get over $4.75@5 for these to-day 
and the demand isn’t good even at 
that. Norw egian sardines are being 
offered now at a basis of $21(3)25 per 
case, which is over twice the norm al

price. Consumers, a t this rate, would 
pay from 35@40c for Norwegian 
smoked sardines.

Cheese—The m arket is very firm, 
there being a good demand at this 
writing and a m oderate supply. The 
quality is gradually im proving and 
we do not look for any lower prices 
until the receipts are som ewhat heav
ier, which will probably not be for a 
week or two.

Soap—Advances in goods contain
ing animal fats are noted. Soaps are 
going up still, so that it appears that 
with existing deals m erchants may 
buy cheaper than later, if the expecta
tions from talk by m anufacturers are 
realized. Cooking oils and pork prod
ucts are higher. The advances in 
soaps is practically 25c, especially 
white soaps. The makers protest that 
the cost of tallows and oils is a basis 
on which they are losing money. An 
advance is shown in a few toilet soaps.

Provisions—T he m arket on smoked 
m eats continues firm, the different 
styles having advanced about ]/2@ lc 
per pound over previous quotations. 
T here is a good demand and a fair 
supply. The m arket on lard is very 
firm, quotations about 2c higher than 
previous quotations. There is a light 
supply with a fairly good demand. 
The m arket on lard substitute is about 
2c per pound higher, the Governm ent 
having advanced the price to the 
m anufacturer. T here is a good de
m and showing a slight increase over 
the previous demand, due to the in
crease in price. The m arket on dried 
beef is firm and unchanged, there 
being a fair supply and a m oderate 
demand. The m arket on barreled 
pork is firm at quotations about the 
same as last week. T here is an ample 
supply to  m eet the demand. The m ar
ket on canned m eats is steady to firm 
at unchanged quotations.

Salt F ish—The m arket has fared 
worse in the way of declining prices 
than  alm ost any o ther line, a large 
num ber of holders—in fact alm ost 
everybody w ho had a stock of fish 
when the arm istice w as signed—has 
lost money. T he better grades of 
Irish  mackerel have been pretty  well 
exhausted and the bulk of the avail
able supply is dark colored fish, which 
is ru ling  around $25(3)26 per barrel. 
This is about $8 below the highest 
point but is still several dollars above 
norm al. Shore mackerel fishing is 
beginning but is not a factor. There 
are no signs as yet of mackerel from 
N orw ay before the fall.

A. D. Hancock, form erly engaged 
in general trade a t O tsego, has pur
chased the grocery stock of J. F. 
Sedelbauer a t 1159 Division avenue, 
South.

Fred  Twiest, who conducts a gro
cery store on Division avenue, South, 
R. R. 8, has sold his stock to John 
Buikema; who will continue the busi
ness.

F red  N. Sickery, grocer a t 1001 
South Division avenue, has sold his 
stock to  Ed. Karrib, who has taken 
possession. ■

Law s are only as good as people 
make them.
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F IF T E E N  BILLS ENACTED.

Insurance Legislation of the Recent 
Legislature.

The Michigan Legislature in its 
fiftieth session, recently closed, pass
ed fifteen bills of especial interest to 
stockholders and policy holders in in
surance companies. These fifteen 
bills, some of which already have been 
signed by the Governor and com plet
ed as laws, and all of which, there is 
reason, to believe, ultim ately, will be 
signed, compose the total of 1919 leg
islation on insurance subjects.

A brief digest of the provisions of 
each act is given below, w ith the of
ficial num ber of the bill preceding it, 
the num ber being given for the guid
ance of persons who may be in terest
ed in some particular m easure and 
m ay desire to send to L ansing for a 
copy of it.

Senate Bill No. 30— Perm its farm 
ers’ mutual fire insurance companies 
to  insure all kinds of property with 
lim itations th at where the property 
insured is real estate  or personal prop
erty  other than farm property  or 
dwelling houses, the am ount of any 
one risk shall not exceed $2,000, and 
the insurance of risks o ther than farm 
property  and dwelling houses situated 
in cities o r villages of more than 
5,000 population is prohibited.

Perm its public or private corpora
tions to become mem bers of mutual 
fire insurance companies, and to 
designate an officer, stockholder or 
trustee to act for or in its behalf for 
the purpose of such membership.

Senate Bill No. 43—Specifies pro
cedure required to amend articles of 
association of an insurance corpora
tion. A rticles of association may be 
amended a t any annual m eeting or at 
any special m eeting called for that 
purpose, notice of such m eeting being 
served upon each stockholder or 
m em ber personally or by mail, a t least 
three weeks previous to such meeting, 
or notice may be published in each 
county where the company transacts 
business at least two successive weeks 
prior to  said meeting.

Senate Bill No. 103—Provides thar 
the capital stock of any company o r
ganized to do an autom obile insur
ance business shall not be less than 
$200,000, in shares of $10 or $100 each.

Senate Bill No. 156—Exem pts from 
the operation of the insurance law 
certain societies and associations of 
the following described classes, 
which provide for a death benefit of 
no t m ore than $250 or disability ben
efits of not m ore than $350 to  any 
one person in any one year, or both:
(a) Grand or subordinate lodges of 
M asons, Oddfellows, Knights of 
Pythias (exclusive of the insurance 
departm ent of the Supreme Lodge 
K nights of Pythias), the Junior O r
der of United American Mechanics 
(exclusive of the beneficiary degree 
of the insurance branch of the Na
tional Council Junior O rder of the 
U nited Am erican M echanics), or to 
sim ilar societies or orders or associa
tions now doing business in this state, 
which provide benefits exclusively 
th rough local or subordinate lodges:
(b) L abor organizations or associa
tions which lim it their membership

to persons of any one occupation em 
ployed in a designated city or town;
(c) Dom estic societies which limit 
their m em bership to  the employes of 
a particular city or town, designated 
firm, business house or corporation;
(d) Dom estic societies or associations 
of a purely religious, charitable and 
benevolent description of a single de
nom ination which lim it the m em ber
ship to the residents of a designated 
city o r town.

Senate Bill No. 257—Perm its the 
admission of a foreign company or
ganized to issue accident and health 
policies on the m onthly premium 
paym ent plan, when it has on deposit 
with the state treasu rer of this State, 
or with a state  officer of its home 
state, securities to  the am ount of not 
less than $25,000.

Senate Bill No. 279—Provides that 
the comm issioner of insurance shall 
install a sprinkler system  for the 
prevention of fire in one or m ore of 
the various state  institutions, such 
system  to be equipped with sprinkler 
heads approved by the comm issioner 
of insurance, after he has caused a 
test of such sprinkler heads to be 
made. Expenses incurred in m aking 
tests, together with cost of installa
tion of such system, to  be paid from 
the state  insurance fund.

Senate Bill No. 280—Creates a spec
ial commission consisting of three 
m em bers appointed by the Governoi 
to  investigate the question of sprink
ler insurance, including the cost of 
m anufacture, installation, approval 
and sale of sprinkler heads. The com
m is io n  is required to make a report 
to  the Governor of its findings, to 
gether with any recom m endations it 
sees fit to  make concerning legisla^ 
tive or other action required to carry 
out said recom mendations.

House Bill No. 113—Increases the 
term  of office of the comm issioner of 
insurance from two to four years.

House Bill No. 378—Perm its the 
incorporation of companies to  insure 
railway conductors, engineers and 
officials against loss of position from 
discharge or retirem ent, and to in
sure any person against bodily injuryGOODRICH ■ BOATS 1

TO CHICAGO — Sunday, 
Monday. Wednesday and 
Friday Nights.

FROM CHIC N GO — Tues
day, Thursday and Satur
day Nights and Monday 
10 a. not.

FARE $3.50 Plus 28c W ar Tax.
Boat C ar Leaves M uskegon Electric 

Station 7:15 p. m.

Goodrich City Office, 127 Pearl St. N. W. 
Powers Theater Bldg.

Tickets sold to all points west. 
Baggage checked thru.

W. S. NIXON,
City Pass. Agent.

or death by accident or against dis
ability on account of sickness. The 
capital stock of any such company 
shall not be less than $100,000 in 
shares of $50 each.

House Bill No. 600—Perm its an in
surance company to consolidate with 
or re-insure its outstanding risks with 
any corporation of like character au
thorized in Michigan, after the ap
proval of the contract of consolida
tion or re-insurance by a vote of not 
less than tw o-thirds of the capital 
stock or tw o-thirds of the m em bers 
voting, if it be a m utual corporation, 
a t a m eeting of which the stockhold
ers o r m em bers have had due notice. 
T he plan of the proposed consolida
tion or re-insurance m ust first be sub
m itted to the com m issioner of insur
ance, and the con tract m ust be final’y

Store and W indow  
Awnings

Made to order of white or khaki duck, 
plain and fancy strii eg.

Cotton and Wool Banting Flags.
Write for prices.

Chas. A. Coye, Inc. 
Grand Rapids, Michigan

TOILET PAPERS
Crepes and Tissues

in various size rolls now at

Pre-W ar Prices
Every roll is a winner.

Sample rolls gladly furnished with quotations.

The Dudley Paper Co.
Lansing, Michigan

Be sure to ask for a free sample of KYB0, essential j n  every home.

To Be Healthful
Food Must Be Uniformly Cooked
The good cook Blicea the  potatoes so th a t all pieces will be of equal size 
and cook uniformly.

O therwise some portions of th e  potato would be cooked to  pieces while 
others would be underdone.

This principle is one of the most im portant to consider when buying flour.

If the  flour is unevenly ground, the  granulation will be uneven and con
sequently will not bake uniformly, which is bound to  result in poor 
success.
Bake day has no terrors for the cook usingLily White

“ The Flour the Best Cooks Use”

because i t  is so uniform ly good th a t success is assured in advance.

By placing LILY W HITE FLOUR under a powerful m agnifying glass 
you will be greatly  impressed by the absolute uniform ity  of the  granu
lation.

This evenness of granulation insures positively uniform  baking qualities 
w hich means the beat possible results w ith  the  least effort.
Besides the  uniform ity of the  flour, please note in  particu lar the  flavor 
of everyth ing baked from  LILY W HITE.

Right there is another pleasant surprise for you.

VALLEY CITY MILLING CO.
Grand Rapids, Mich.

Ads like th ese  a re  being  ru n  reg u la rly  an d  con tinuously  In th e  p rinc ipa l 
papers  th ro u g h o u t M ichigan. Vou w ill p ro fit by  c a rry in g  L ily  W h ite  F lo u r 
in s tock  a t  all tim es, th e reb y  being  p laced  in  position  to  supp ly  th e  dem and 
we a re  help ing  to  c re a te  fo r L ily  W h ite  Flour.
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approved by him before becom ing ef
fective.

House Bill No. 600—Perm its a 
stock fire insurance company to  in
crease or decrease its capital stock 
after the proposed plan of increase or 
decrease has been approved by the 
commissioner, and has been approved 
by a vote of tw o-thirds of the capital 
stock of the company, a t a meeting 
of which the stockholders have had 
the due notice. Such increase or de
crease does not become effective un
til finally approved by the com m is
sioner, and until articles of associa
tion have been amended in the m an
ner provided by law. The par value 
of shares shall be fixed a t from $25 
to $50 each, and the directors of the 
company have authority  to  make pro
vision for calling in the old and is
suing new certificates of stock.

Senate Bill No. 270—Provides that 
secretaries of mutual fire insurance 
companies are entitled to  25 cents for 
each fire reported  to the state  fire 
m arshal, as provided by law.

House Bill No. 521—Perm its in
spectors of the state  fire m arshal de
partm ent to  conduct investigations, 
compel the attendance of witnesses, 
adm inister oaths, and take testim ony 
in relation to any m atter which is a 
subject of enquiry or investigation, 
and giving such inspectors o ther pow
ers heretofore conferred only upon 
the state  fire m arshal, deputy and as
sistant. T his bill also perm its the 
em ploym ent of special counsel to  as
sist in prosecution of any offenses 
enum erated in the fire m arshal act, 
and gives such counsel the same au
tho rity  as is conferred upon prosecut
ing atto rneys of this State in criminal 
cases, and the same au thority  to con
duct investigations as is conferred up
on the state  fire m arshal.

House Bill No. 596— Exem pts from 
the provisions of the m oving picture 
law m oving picture exhibitions given 
solely for religious, benevolent, edu
cational, mechanical or scientific dem
onstra tion  purposes, but in such cases 
the fire m arshal departm ent shall ap
prove of the building in which any 
such exhibition is given, and of the 
films and appliances used in connec
tion therewith.

Senate Bill No. 196—increases the 
personnel of the advisory board of 
the sta te  accident fund from  five 
mem bers to fifteen m embers, who are 
nom inated by the m em bers a t their 
annual m eeting, and are appointed 
by the G overnor to  serve for a term  
of one year. Provides th a t the ad
visory board shall elect a chairm an 
and four o ther mem bers to  constitute 
an executive comm ittee which shall 
m eet quarterly  a t Lansing.

Can Sell Sugar At Any Price.
T he stand of the Federal T rade 

Commission th a t a sale below cost 
constituted unfair competition, which 
was generally approved by the trade, 
has been knocked in the head by the 
United S tates C ourt of Appeals at 
Chicago in a decision ju st handed 
down declaring th at Sears, Roebuck & 
Co. could sell sugar a t any prices it 
chose. A t the same tim e the court 
held th a t the mail order house m ust 
not injure its com petitors by advertis-

ing th at the cheapness of the sugar 
was due to  its huge buying power.

The decision comes as the result 
of an appeal taken by Sears, Roebuck 
& Co. from the order issued last year Free Samples and
by the commission against th a t com
pany, originally filed because of a 
combination offer of groceries, in 
which was included th irty-three 
pounds of sugar for $1, which at that 
time was less than the refiners’ cost.

Free Deals
In addition to the Profit-Sharing 

Plan we originated in connection with  

the sale of our package teas, we have

The “cat” house adm itted in the evi
dence th a t it suffered a loss on such
sales and the T rade Commission pro
m ulgated an order to  cease and de
sist from the practice.

The mail order house took excep
tion to th at part of the ruling and 
appealed, as provided under the law, 
to  the Court of Appeals. I t  modified 
the order to the extent indicated, 
which m eans th at any institution can 
sell a t any price it sees fit. T his 
comes as a distinct blow, as it was 
hoped th a t much of the cutting  of 
prices would ultim ately be eliminated 
in in terstate  comm erce and that the 
rule of the Commission would event
ually follow throughout the states.

recently inaugurated a F R E E  S A M P L E  

Department. This department is pre

pared to furnish your customers with  

liberal supplies or samples of any of

our packet teas for free distribution
T his is a far-reaching decision to to customers. This service is abso-

the retail grocer, especially because 
of its application to the recent ac
tivities of mail order houses in Chi-

lutely F R E E  to the D E A L E R .
cago who have been flooding the 
newspapers with com bination offers 
headlined with an announcem ent that 
sugar would be sold for three and Free Deals
five cents a pound, a condition being, 
of course, th at the buyer m ust pur
chase the combination in order to Fully appreciating the value of
get th at price.

W hile no relief can be had from the “Dealer Co-operation” and in order to
Commission on th a t score, neverthe
less th at body is not interfered with secure active interest in our packet
insofar as stopping combination deals. 
T he court did not rule on th at point teas at all times, we provide liberal
as it was apparently  not in issue. 
M oreover, there is a different point 
involved as the one relates to the

free deals, permitting the Dealer to
right of a seller to make any price 
he has a mind to  while the o ther deals

enjoy greater profits on his goods.
with a com bination of products usu
ally accompanied by a comparison of This free-deal feature is offered dealers
prices charged by com petitors. 

These prices are based on the high- several times during the year, bring-
est price charged for the highest 
grade while the mail order house does ing the N E T  C O S T  of our teas down to
not give the same relative quality and 
therefore demands inflated prices, on a very attractive basis. We believe
which its loss is recovered. This 
makes an unfair comparison not in 
keeping with the facts and therefore

in providing good liberal profits for

constitutes unfair competition, hence 
in th a t respect the grocery trade can

our dealers whenever possible, con-
continue to  hope for relief from  such 
unfair methods.

sistent w ith our high standard of

General Offices Moved From Cincin- quality.
nati to  Chicago.

Company, yeast m anufacturers, closed
their doors in Cincinnati last Satur
day n ight and opened M onday morn- NATIONAL GROCER
ing in Chicago after a journey by 
special train. T he twelve coaches 
containing the office force and office 
records arrived at the 53d street sta 
tion a t 8 a. m. Sunday. F o rty  office

COMPANY
Grand Rapids

girls transferred  to  the W inderm ere 
H otel. P. W . Fleischm ann will be in Lansing
charge of the new offices on the sec* Cadillac
ond and th ird  floors of the W ebster 
building. About 150 men and women 
make up the general office force.

Traverse City
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AS A TEM PORARY E X PE D IE N T .
I t  may be best that the T rea ty  of 

Peace, with certain  express provisos 
and qualifications, should be ratified 
as it stands—th at is to  say: In  the 
ratification itself express notice to  be 
given that, whereas a t the m om ent 
of ratification no one can claim that 
the United S tates has any unfulfilled 
obligations under the so-called Cove
nant, therefore, the U nited S tates in 
ratifying gives notice th at it will 
w ithdraw  a t the expiration of two 
years, reserving to  itself the righ t to 
rescind such notice if, prior to expira
tion of the two years, such am end
m ents to  the so-called Covenant are 
adopted as will make it desirable that 
it continue as a m em ber; and that 
meanwhile the United S tates will ap
point its appropriate m em bers of such 
com m ittees and o ther bodies as it is 
provided by the T rea ty  of Peace 
shall be appointed by or through the 
agency of the Covenant, but w ithout 
its thereby being understood as taking 
up any obligation under the Cove
nant of such a nature as to  prevent 
its w ithdraw al at the end of the two 
years and w ithout subjecting itself to 
any claim th at m aking such appoint
m ents would be in contravention of 
its righ t to w ithdraw  on the ground 
that any duties of any such comm is
sions or comm ittees rem ained unper
formed and constituted obligations.

T his would result in avoiding the 
great evils of fu rther delays in m ak
ing peace and yet pro tect us from  the 
effects on our institutions of the un
known lim itations of sovereignty and 
o ther as yet unm easured proposals of 
the Covenant. T he President’s s ta te 
m ent on M arch 4, in his address here, 
th a t he would rouse the forces of op
position to  constitutional authority  
on his return  if he were not allowed 
to  have his individual way—the first 
time an American President has ever 
suggested upsetting our m ethod of 
governm ent—would incline tow ards a 
determ ination to eliminate the Cove
nant from the T rea ty  and ratify  the 
la tte r with provisos for o ther m achin
ery a t each point where the Covenant 
has been interwoven—if only to bring 
the issue squarely up and dem on
stra te  th at constitutional governm ent 
still exists in the U nited States. But 
the m ajor good to  be attained by 
prom pt uniform  action am ong the A l
lied nations is so great that no feeling 
of resentm ent should prevent follow
ing such course as will m ost prom ptly 
aid a sorely tried world.

Meanwhile the prom ise made out
side of the Covenant th at if Germany 
ever attacks France we will intervene 
w ithout w aiting three years will earn 
m any friends in th is country.

D enm ark did not even ask for all 
of th at p art of Schleswig which had 
been occupied by Danes for hundreds 
of years until driven out by the P ru s
sians. She appeared ready to  sacrifice 
th at section of the province which 
had changed nationality  during the 
past sixty years under P russia’s sys
tem  of expatriating  Danes. T he Danes 
asked only for a resto ration  of n o rth 
ern Schleswig, overwhelm ingly D an
ish in nationality, and requested that 
the "inhabitants of th is area now be

l i t C H l G A N

given the plebiscite prom ised by 
Prussia in the T rea ty  of Prague. As 
if in rew ard for their modesty, the 
T reaty  probably will give Denm ark 
more than she asked. Schleswig is to  
be divided into three voting zones, 
northern , middle, and southern, and 
the inhabitants of these three zones 
are to exercise full self-determ ination 
in the m atter of nationality. Now, 
the northern  p art of Schleswig down 
to  the F lensborg-T ondern line is 
about 90 per cent. Danish. Middle 
Schleswig perhaps averages half and 
half, Danes and Germans. Southern 
Schleswig m ay run from 70 per cent, 
to 100 German. T here has been 
strong  agitation in central Schleswig 
for reunion with Denm ark, and Ger
m ans as well as Danes have voiced 
the cry for separation from Germany. 
Likewise, there are pro-D anish fac
tions in southern Schleswig and to 
these groups are flocking Prussians 
who for purely economic reasons 
would vote for Denm ark in the ple
biscite. T hey would be glad to  creep 
into the well-ordered Danish shelter, 
tak ing with them  only their share of 
the pre-w ar debt of Germany.

I t  is curious to note how popular 
opinion has been veering in its aspect 
tow ard industrial combinations. A 
score of years or so ago, nearly every 
one was inveighing against m onop
olies in restrain t of trade, and laws 
were made and invoked against every
th ing  th a t savored of consolidation 
of interests. Large corporations were 
singled out for condem nation, and 
prosecutions were set on foot to  curb 
the supposed rapacity of their opera
tion. T his was years after the old 
and crude form of organization—that 
of voting trusts, from which the m a
ligned term  “ tru sts” came—was 
abandoned. The courts were obliged, 
in order that industry  m ight not be 
checked, to  in te rpret the drastic sta 
tu tes according “to the light of rea
son,” and a special commission was 
created to  investigate cases where un
fair com petition was complained of. 
T hen came along the g reat war. Com
binations were favored for purposes 
of efficiency, and com petition was 
stopped by official price-fixing. I t  
was discovered that cu t-th roat com
petition was one of the main roads to 
m onopoly, and then  it occurred to 
many that, after all, co-operation was 
a b e tte r plan. T his idea was forcibly 
presented in a recent address by tne 
Secretary of Commerce before the 
Chamber of Commerce of the U nited 
States, which received the suggestion 
with much favor. W h at is still need
ed, however, is judicious and common 
sense official supervision to  prevent 
extortion  and the exploiting of the 
public.

T hey had an alfalfa banquet in 
Phoenix, Ariz., last m onth. I t  m ark
ed the close of the first Arizona H ay 
Congress. T hree hundred attended, 
and praise a menu which, from  soup 
to coffee and cigarettes, was all made 
of alfalfa. F o r alfalfa, they say, is 
m ore than  fodder. I t  is excellent for 
muffins and croutons. A speaker at 
the dinner expressed his conviction 
th a t any one could “live indefinitely 
on alfalfa.”

T R A D E S M A N

T H E  VICTORY LOAN.
T he trium ph of the last of the se

ries of war loans was due first of all, 
of course, to  the desire of the people 
to get and hold some of the notes, 
as many as they could pay for; rich 
and poor alike knew th at their invest
m ent value was of the highest. But 
the volunteer w orkers for the loan, 
organized and individual, showed a 
wonderful spirit of service to  the 
country and the cause; they were re
sourceful in m ethod and un tiring  in 
effort. The whole country  owes its 
congratulations to  C arter Glass, the 
chief financial officer of the Govern
ment, who by his wisdom and sound 
judgm ent in determ ining the condi
tions of the loan assured the fruitful
ness of labors in its behalf and made 
its success certain.

H olders of the V ictory notes will 
have the rew ard of their confidence. 
In  financial circles it is believed that 
the chance of their com m anding a 
premium is excellent. As the banks 
are relieved of the burden of w ar obli
gations they now carry, the money 
rate will have a tendency to  fall, and 
easier m oney should stim ulate the de
mand in the m arket for a security of 
this high rate of in terest and unques
tioned standing.

NO PRICE W EAK ENING .
Both producers and distributers 

were kept busy during the last week 
in pushing the subscriptions to  the 
V ictory Loan, and business suffered 
som ewhat in consequence. Capricious 
w eather served also to  check the 
sales in the retail stores. But neither 
in prim ary nor secondary m arkets 
was there shown any evidence of price 
weakening. T here is not the slight
est question but th a t m any of the 
prices of basic comm odities are on 
an inflated and artificial level and 
th at profits are being kept up as near 
as possible to  those obtained during 
the war period. Futile a ttem pts have 
been made to  justify these prices by 
vague references to  the increased cost 
of labor and raw m aterials, but they 
have not been convincing. T he real 
justification has been th at the sellers 
have been able to  obtain the prices, 
and th at they do not deem good busi
ness to sell for less than  purchasers 
are willing to  pay.

B reaking a precedent being no 
longer a novelty for President W il
son, he enlivens the ennui of his ex
istence by breaking two a t once. He 
will be absent from W ashington when 
Congress assembles, and he will cable 
his message. So quickly do we ad
just ourselves to  changed conditions 
th a t it will not be surprising if ref
erence w orks and the m em ories of 
those indispensables, the  oldest a t
taches of the W hite House, m ust be 
consulted in order to  ascertain  the 
m ethod of procedure to  be followed 
when a P residen t sends his message 
instead of reading it himself. W ood- 
row  W ilson’s “T he S tate” gives no 
details upon the m atter. M ay not the 
President’s reversion to  the older 
practice be intended as a b it of deli
cate consideration for the Republican 
m ajority? H e is aware th a t his party  
opponents revere tradition and think 
th a t by his innovations he has stre tch
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ed the Constitution until it cracked. 
A t the risk, therefore, of subjecting 
.them to another shock, he arranges 
for the ancient custom  of Presidential 
m essages to  be revived. T he first 
words to  fall from the lips of the 
reading clerk in either house will be 
like soothing syrup to  a t least the 
older members, and should m ark the 
beginning of a rapprochem ent be
tween Executive and Legislative.

An alleviation for taxes has been 
devised. I t  is the petition of protest. 
You go into the drug store, study 
the revised schedule of prices, give 
your order, and while the clerk is 
preparing  it let your eyes rest upon 
an impressive series of reasons why 
you, an Am erican citizen and a reg
ular patron of a great Am erican in
stitution, the soda fountain, should 
not be taxed for a luxury like that. 
You had not realized w hat a dis
crim inating tax  it is. I t  discrim inates 
against those who buy their ice cream 
at a fountain and favors those who 
make it a t home. A wave of anger 
sweeps over you at the unpatriotic 
Am erican who stays at home m aking 
and eating  ice cream instead of pa
tronizing  a soda fountain and help
ing Uncle Sam. But the w orst is re
vealed to you in the explanation th at 
the tax  discrim inates against “a large 
and rapidly increasing num ber.” You 
can hardly believe your eyes. W ith  
the m ercury rising as it does during 
June and July, by m idsum m er the 
tax  on soda-fountain jproducts will be 
discrim inating against v irtually  the 
en t’re population of the country. You 
are about to  explode w ith indigna
tion. T he clerk hands you the tem pt
ing glass, and you cool your passion 
w ith its contents. H alf way back 
to  the office, you rem em ber th a t you 
forgot to  sign the petition.

Beverages comm only classed as sta 
ples, such as tea, coffee, milk, b u tte r
milk, ho t chocolate or cocoa, ho t clam 
broth , clam bisque, tofmato bisque 
and tom ato  bouillon are no t soft 
drinks, and therefore not taxable, ac
cording to  advices received from  
W ashington by C ollector of In terna l 
Revenue Doyle. M edicines such as 
brom ides, c itrate  of m agnesia, R o
chelle salts, Seidlitz powders, b icar
bonate of soda, casto r oil and Epsom  
salts also are no t taxable under the 
ru ling  of the departm ent. T he am ount 
of the tax  paid for sodas and ice 
cream will be based on the to ta l price 
paid, Com missioner of In tern a l Reve
nue Daniel C. R oper inform ed the 
office. T he tax  is 1 cent for each 10 
cents or fraction thereof. I f  a m an 
buys a 15 cent drink the tax  is 2 
cents. I f  he buys one such drink for 
him self and one for a friend, the tax  
is 3 cents and not 4 cents. T he 5 cent 
drink will also be taxed 1 cent.

T he m an who is a ltogether sa tis
fied w ith his w ork will hard ly  be
come very enthusiastic over it.

A m an’s religion will n o t keep in 
a very healthy condition if he gets 
exercise only on Sundays.

Those who begin by try in g  to  de
ceive others end by deceiving them 
selves.



M ay 14, 1919 U I C n i A l I t  T D i n o s u . u

$3.85

3559—Black Vici Kid Ox. Military heel, Imt. Tip, W elt, Y% A,
B, C, D .........................................................................................  $3.85

3561— Tan Calf of above.................. ....................................................  4,35
3562— Chocolate Kid Vici, Imt. Tip, Military heel. Welt, y% A,

B, C and D ...................................................................................  4 35

Hirth-Krause Company
Tanners and Shoe Manufacturers

Grand Rapids - - Michigan

W hy Not Do 
Away with 
Posting Those 
Accounts?

LISTEN!
The Metzgar Account System does away with all post

ing and gives you just the results you need and have 
always wanted.

THIS IS HOW IT IS DONE
The accounts are kept in separate duplicate o r triplicate books. 

These books fit into m etal back containers. T he upper ends of these 
metal backs are arranged with slots to hold index bristol-board name- 
cards (Preferably  yellow and blue, a lternating  for the different letters 
of the alphabet). T he names of your custom ers are prin ted  on these 
name-cards, and alphabetically arranged in the register. The purchase 
is item ized directly in the custom er’s book (either in duplicate or tripli
cate) and added to  the present purchase righ t while you en te r the 
order while it is fresh in your mind, and fresh in your sight. The serial 
num bered duplicate slip goes to  your custom er (which slip agrees ex
actly both with book num ber and slip num ber w ith the original th at is 
left in the book for your record) and you have given your custom er 
an itemized bill and sta tem ent to  date, and your bookkeeping is all done 
with one w riting.

Write for catalog and full information.

Metzgar Register Co., Grand Rapids, Micb.

In the Public Eye
T h a t’s a big factor in successful sales— keep
ing the product constantly before the people. 
Attractive shelf, counter and window display, 
with other selling helps, are most essential com 
panion aids to general advertising And, as 
ever, there’s the eternal purpose of the makers 
to maintain the high food quality of

Grape-Nuts
— the dependable profit-maker.

“There’s a Reason”
Postum Cereal Company, Battle Creek, Michigan
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Michigan Retail Shoe Dealer*’ Associa
tion.

P resid en t—J . E. W ilson, D etro it. 
V ice-P res id en ts  — H a rry  W oodworth, 

L ansing ; Jam e s  H . Fox, G rand R apids; 
C harles W ebber, K alam azoo; A. El. K el
logg, T rav e rse  C ity.

S e c re ta ry -T rea su re r—C. J . P aige, S ag 
inaw .

Im portance of Increasing the Rate of 
Turn-over.

A t no time in the business exper
ience of any retailer has the im por
tance of increasing the ra te  of tu rn 
over been greater than it is to-day. 
In  o ther words, it is now more than 
ever necessary to keep stock down to 
minimum. I t  is necessary to  keep it 
moving, to allow no dead stock to ac
cumulate if profits are to be m ain
tained, and if a dealer is to  pass safe
ly through the re-adjustm ent period.

D uring the past four or five years 
the tendency of prices has been to 
rise making it possible to  dispose of 
surplus stock a t a profit, even though 
it had been carried for some time. 
Increasing prices also resulted in 
wholly or partially offsetting any loss 
due to enforced reduction in the rate 
of turn-over. Such a reduction in 
turn-over was enforced by the dif
ficulty dealers experienced in obtain
ing prom pt deliveries due to  reduced 
transporta tion  facilities and the over
sold condition of the factories. Con
ditions throughout the war have had 
a  tendency to slow up ra ther than 
speed up the rate of turn-overs.

These conditions, however, are past. 
W e have not reached the crest of high 
prices, but therein lies danger for 
many dealers because the time is com
ing when there will be a downward 
tendency, and then the dealer left 
with surplus or dead stock on his 
hands will have a double loss.

D uring  the past four years there 
was another elem ent th at soon will 
have ju st the opposite effect upon 
business that it had during the war 
period. For the past few years there 
has been a gradual narrow ing down 
of the num ber of styles manufactured, 
and this has made it easier to dispose 
of older styles still ip stock. From  
now on, however, there will be a grad
ual widening of the num ber of styles 
produced which will make it harder 
to  dispose of old styles. I t  will make 
it especially hard to  disoose of stric t
ly w ar models, and will increase the 
losses th at will have to be m et in 
disposing of them.

In  some stores the shoe demands of 
the re turned soldiers are going to 
m aterially change the range of sizes 
and widths that w’11 have to  be car
ried in stock. W hile the soldiers will 
not w ant anv radical changes in 
styles, they will have to  wear shoes 
Jjoth longer and wider than before 
their w ar experiences flattened out

their feet largely by m arching with 
heavy packs upon their backs. In  
stores having a large proportion of 
soldier trade it will be found that 
siizes and widths which were ready 
sellers before the w ar are slow sellers 
now, and sizes and widths which mov
ed slowly before the war now move 
best.

Probably no real retail business has 
been left in such an uncertain condi
tion by the w ar as the retail shoe 
trade. The footw ear dem ands of over 
four million men have been radically 
changed as a direct result of the war, 
while their demands in o ther lines 
have not been changed so much. They 
will eat practically the same kinds 
of food as they did before they went 
away. T hey m ay eat more, but their 
tastes have not been changed to any 
great degree. T hey will w ear much 
the same clothes, and the average of 
twelve pounds added to their weight 
is not so much g reater than would 
have been the case if they had re
mained a t home. T he heavy packs 
which they had to carry, however, 
m aterially changed the sizes and the 
shapes of their feet, and this fact m ust 
be borne in mind by the dealer when 
buying.

In addition to this, some retailers 
find them selves overstocked at the 
present time, and the way for them 
to avoid em barrassm ent is to  make 
immediate and effective plans to speed 
up their turn-overs.

A lthough speeding up turn-overs is 
not an infal'ible panacea for all busi
ness ills, as a rule the m ost successful 
re ta ile rs are those who tu rn  their 
stock m ost frequently. O ther things 
being equal the annual profits can be 
made m aterially larger by increasing 
the rate of turn-over. By turn-over 
is m eant the num ber of tim es the cap
ital invested in the stock is used in 
the course of the year; that is, the 
cost of all the m erchandise so’d dur
ing the year divided by the average 
inventory of the m erchandise. Aver
age inventory as it is used here m eans 
the inventory of m erchandise at the 
beginning of the year, added to  the 
inventory of m erchandise a t the end 
of the year. T his sum divided by 
two gives the actual num ber of times 
the capital invested in stock is used 
during the year.

The rate of turn-over am ong shoe 
dealers varies through a wide range.

—Keds—
Don't forget we are head
quarters for this popular line 
of R u b b e r  soled canvas 
footwear.

Spring and summer weather 
are going to bring a big de
mand for them.

Herold-Bertsch Shoe Co.
Manufacturers of Serviceable Footwear GRAND RAPIDS, MICH.



M ay 14, 1919 M I C H I G A N  T R A D E S M A N 11

I

I * '

J
I

I

f l k .

1

Some, and usually those who are not 
very successful, make but slightly 
m ore than half a turn-over a year. 
In o ther words, their average inven
tories are nearly double the am ount 
of money invested in stock during 
the year. T here are others who make 
as m any as five turn-overs in the 
course of a year.

Ju s t w hat effect an increase in 
turn-over has upon the annual profits 
is indicated by figuring out w hat a 
dollar will earn in a year at different 
ra tes of turn-over. Spend a dollar 
for m erchandise, and add twenty-five 
cents to the cost price, m aking the 
selling price one dollar and a quar
ter. T o keep this m erchandise two 
years before selling it would result 
in half a turn-over a year, and the 
dollar would earn twelve and a half 
cents a year. Sell the m erchandise 
at the end of the year o r  turn  the 
dollar once, and the am ount earned 
is twenty-five cents. T urn  the dollar 
one and a half times, and its earning 
capacity increases to thirty-seven and 
a half cents. Speed it up to twice, 
and at the end of the year it has 
earned fifty cents. Make it three 
times, and the result of its work in
creases to seventy-five cents. Four 
turn-overs a year make the earnings 
one dollar, and five turn-overs make 
them  one dollar and a quarter.

T his example, does not show the 
full effect on the annual profits of the 
increased turn-overs. I f  a store is 
paying expenses on half a turn-over 
a year, and the turn-overs are in
creased to five a year it m eans a m a
terial reduction in the am ount of cap
ital invested in stock, th is money 
being available for investm ent in o th 
er enterprises, or it m eans a consid
erable increase in the annual sales. 
In either case there is an ex tra  profit 
in add tion to th a t directly resulting 
from m aking the m oney invested in 
the stock w ork harder and faster.

The advantages that a ttend the 
speeding up of the turn-overs, of m ak
ing the capital invested w ork harder 
and faster, can be summed up as fol
lows: a larger annual re tu rn  on the 
capital invested in stock; the carrying 
of a larger stock w ith a given capital, 
or of carry ing  a given stock with a 
sm aller capital, releasing part of the 
capital for use in o ther enterprises; 
lessens the danger of loss through 
overstocking and of dead stock left

on hand through changing styles or 
passing seasons.

Some dealers are already m aking 
as m any turn-overs as it is possible 
and satisfactorily  m eet the demands 
of their customers, and it is apparent 
that custom er demands m ust be met 
or the business cannot continue. The 
m ajority  of retailers, however, can 
increase their ra tes of turn-over w ith
out in juring  the service they are now 
rendering. In fact, in some cases this 
service may be improved by increas
ing the rate of turn-over, for such a 
change would resu 't in fresher and 
more up-to-date stock. All dealers 
will find it to their advantage to give 
the subject careful consideration. I t  
will pay them  to analyze their busi
nesses to find out if it would not be 
possible to  increase the rate  of tu rn 
over, for unless this can be increased 
there is danger that the annual profits 
for the next year or two may not be 
satisfactory. I t  is just a case of m ak
ing the stock move faster, and the 
money invested w ork harder.

Only Twenty Years Ago
Nobody sw atted the fly.
Nobody had seen a silo.
Nobody wore a w rist watch.
Nobody had appendicitis.
Nobody wore white shoes.
Nobody sprayed orchards.
M ost young men had “livery bills.”
A dvertisers did not tell the tru th .
Farm ers came to  town for their 

mail.
The heavens were not full of man- 

birds.
N or the seas alive with underw ater 

boats.
The hired girl drew one-fifty a week 

and was happy.
T he butcher “threw  in” a chunk 

of liver.
The m erchant “threw  in” a pair of 

suspenders with every suit.
N obody “listened in” on the tele

phone.
T here were no sane Fourths nor 

electric m eters.
Straw  stacks were burned instead 

of baled.
Publishing a country newspaper 

was not a business—it was a dueling 
game.

T here were no B olshevists nor in
ternational anarchists.

T he safety razor had not introduced 
the clean-shaven face.

United Motors Go., Grand Rapids

We want responsible agents in every town. Write us 
for terms. In towns where we are not represented, we will 
make truck buyers an exceptionally attractive offer.

Send for illustrated catalogue. 690 North St

Two Styles Hood Tennis
going strong

The “Sportshu”
White duck. Loose lining. Heavy 

corrugated sole. Foxing and Tip. 
Leather Sock lining.

Men’s ............................ $1.75
Boys’ .........................  1.60
Youths’ ........................ 1.50

The “Casco”
White duck upper. White eyelets 

and h o o k s . White sole. Pneumatic 
heel. Leather heel seat.

Bals Oxfords
Men’s ........ . $1 35 $1 20
Boys’ ......... . 1.25 1.10
Youths'.. . . . 1.17 1.05
W om en's.. . 1.22 1.10
M isses'---- . 1.12 1.00
Children's . . 1.02 .90

The "Casco" can also be had in brown 
with red sole.

Another “City Day” next Wednesday, May 21st.
Come in and see what we have to offer.

G rand TfapidsiShoe &1?ubber(Q.
The Michigan People Grand Rapida
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H ow  a Credit and L edger Interchange 
W orked Out.

W ith in  the last decade all m erchan
dising and all m erchandising estab
lishm ents have undergone a w onder
ful change. But com paratively a few 
years ago the advertising of a retail 
store consisted of a jumble of m ean
ingless words and a worse jumble 
pf m ore m eaningless cuts, called an 
advertisem ent, whereas to-day brains 
mixed with p rin ters’ ink have brought 
the advertising of a retail establish
m ent down to a science. All this is 
advertising progress.

Com paratively few years ago the 
delivery of a good retail establish
m ent consisted of a one-horse wagon 
and a special delivery boy on a bicy
cle. L ater a m otorcycle was added, 
whereas to-day in the larger estab
lishm ents noth ing less than a fleet of 
high-powered m otor trucks will suf
fice.

W e can all rem em ber when the 
average dry goods store of not so 
long ago consisted of counters and 
shelves. To-day the buying public 
is not content unless the store is a 
veritable palace of m ahogany and 
plate glass. These changes have come 
about gradually and yet the m ost im
portan t part of retail m erchandising 
has not undergone a change until 
within the last very few years. By 
the m ost im portant part, if you were 
doing business on a m oderate basis,
I refer to the credit departm ent.

Up to  a few years ago the c red :t 
departm ent was a power unto itself. 
Every m erchant looked on his com 
petitor as a sort of devil with hoofs 
and horns because he was his com
petitor. The idea of telling him, his 
competitor, how Jones and Smith 
paid his account was a th ing  clear 
out of the question. H e considered 
his records sacred unto himself, not 
stopping to realize th at the record 
as a m atter of fact was w orthless so 
long as it was locked between the 
covers of his ledger.

He didn’t stop to think, and I sup
pose that there are many of us to-day 
who do not stop to think, of the vast 
difference, the radical, prim ary differ
ence between retail credit and whole
sale credit.

As an illustration of what I mean: 
In  all extensions of wholesale or 
m anufacturing credit there is an ele
m ent of profit in each transaction from 
which the credit g ran tor mav reason
ably expect a part of his debt to  be 
paid. I f  a farm er borrows money of 
a bank to  buy seed wheat, the banker 
knows th a t a part of the profit of the 
grown w heat will go to pay his debt, 
and so on to  the m iller who borrows 
at"  ̂the bank to  buy wheat of the 
farm er, a part of his finished product

will go to pay the debt, and so on 
to the wholesaler, the grocer and the 
retailer. In  every transaction there 
is, theoretically and practically, a cer
tain elem ent of profit which, logically 
and practically, does go into the pay
m ent of the debt.

But you, as retailers, when you sell 
your goods, no m atter what sort of 
m erchandise it is, have the very com 
forting  assurance that the m inute your 
merchandise leaves your hands and 
you part with it it begins to be de
stroyed. T here is no profit in it. You 
couldn’t take it back the next day 
and sell it. Yet I believe that there 
are not 50 per cent, of us who realize 
the vast difference in the g ran ting  of 
credit in these two classes. T he re 
tailer is up against a much more 
hazardous proposition than either the 
m anufacturer or the jobber.

Again, when the banker or m anu
facturer or jobber is asked to extend 
credit he has the opportunity  and the 
right to ask the debtor or the would- 
be debtor or credit-seeker for a s ta te 
m ent of his affairs. If  he refuses it is 
good evidence that he is not strong  
financially and he can safely tu rn  him 
down, but I ’d like to see any of you 
ask a Mr. Jones or Mr. Smith for a 
statem ent of his affairs when he asks 
to open a weekly or a m onthly ac
count with you. I can just see what 
either one of them  would do, as I 
believe you can.

Now the whole propos:tion of cred
it is not a new one, as we sometimes 
think it is. Due to  the vast volume 
of business transacted on a credit 
basis, we are inclined to believe that 
it is a new custom introduced of late 
years to  take care of this increased 
business when, as a m atter of fact, 
it is as old as ages.

Jam es J. Hill, the great northw est 
pioneer in an address delivered before 
the M inneapolis and St. Paul Credit 
Men’s Association, summed the whole 
situation up when he said that credit 
was as old as when primeval man 
borrowed his neighbor’s stone axe 
with which to kill his food on a ver
bal promise to  return  that axe. The 
word is derived from  “creed” or 
“credo,” m eaning belief—a belief in 
two things, one’s ability to  pay and 
one’s willingness to pay. “ I t  doesn’t 
make a particle of difference,” Mr. 
Hill said, “w hether the credit tran s
action has to  do with a weekly ac
count a t a m odest corner grocery oi 
has to do with a loan of millions be
tween nations, unless the credit g ran t
or is convinced th at the would-be 
debtor or credit-seeker has the ability 
and the willingness to pay, credit is 
not extended.”

Now realizing, as I  have set forth  
briefly here, th at the retailer is up

In A ddition
to your regular 

home banking 

facilities you may 

desire an outs ide  Established m3

banking  connection for surplus funds.

Many business men find such an 

arrangement advantageous.

We invite you to make use of our 

facilities.

THE OLD N
MONROE AT PEARL

NAL BANK
GRAND RAPIDS

Such a Man as Morgan—
<| In the graver transactions of life, who 

would not copy such a man as J. Pierpont 
Morgan?

€J That business genius made a Trust Com
pany executor of his will. So did John 
Jacob Astor, Geo. M. Pullman, Jay Gould, 
Marshall Field, Stephen Girard.

<| Is not the smaller estate even more in need 
of experienced and intelligent care than the 
larger one? The ordinary inheritance—the 
“widow's mite," compared with those vast 
estates—must not be risked for want of 
practical knowledge of good business 
methods.

<f Your estate will need such expert attention 
as our Trust Department is capable of 
giving. The cost is the same as for an 
individual executor.

R rand  Ra p id s Tr u s t  Ho m pan y
O T T A W A  A T  FO U N T A IN  BO TH  PHONES 4391

Safe D eposit B oxes at T hree Dollars Per Year 
and Upward
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against it, so far as comm ercial ra t
ings and so far as the safety of a 
credit sta tem ent is concerned, eleven 
years ago the m erchants of Ind ian
apolis, large downtown retail m er
chants, conceived the idea th at if they 
would get together and compare notes 
they would be b e tte r m erchants.

As a m atter of fact, they found 
there were too  many Kelleys in In 
dianapolis. You have heard the story 
of Kelley, probably, who prided him 
self th at he was a good credit risk 
because he always paid an account 
within a year. One day he m et a 
friend of his from whom he had bo r
rowed $10 some eleven m onths prior, 
and, being ra ther abashed to think he 
hadn’t paid it back and the year was 
alm ost up, he asked him for another 
loan of $io. T he fellow loaned it to 
him and Kelley prom ptly handed him 
the $10 and said, “ Now I ’ve paid you 
the $10 I ’ve owed you for eleven 
m onths and I ’ve got twelve m onths 
to go on this.

T hey also found th at there were 
too m any O ’Donnells am ong the cred
it men of their stores. You have 
probably heard the sto ry  of O’D on
nell, the saloonkeeper who, out on 
his backyard playing a game of 
pinochle, was in terrupted  by the bar
tender who opened the sw inging door 
and said, “Is  M ahoney good for a 
drink?”—and w ithout looking up 
from his cards he answered, “H as he 
had it?”—and the bartender said, “He 
has,” and the p roprieto r said, “He is.”

T hey found there were too  many 
of such credit men th at found a m an’s 
credit good after he had gotten  the 
goods out of the store. T o make a 
long story short, they came to  an un
derstanding and this understanding 
is w hat is now known, we are proud 
to say, as the Indianapolis plan of 
ledger interchange in the retail trade.

Please understand th a t I am not 
here to  tell you how to run your busi
ness. If  I get a little enthusiastic 
about this credit bureau with which I 
have lived, eaten, slept and drank for 
the last eleven years, I hope you will 
be charitable enough to put me in that 
class of fellows who said a trust, a 
baby and a phonograph are a bloom in’ 
nuisance until you have one of your 
own. I t  is living with these things 
eleven years and seeing the actual 
good in dollars and cents not only to 
the m erchant but the splendid salutary 
effect th at it had on the entire buying 
public in Indianapolis th a t m akes me 
enthusiastic because it has been prac
tical.

'Briefly, the plan adopted and fol
lowed for the last eleven years by the 
m erchants of Indianapolis is this: 
T hey cast aside all yardsticks of cus
tom  and they came together in a 
central bureau. T hey put all of their 
ledgers, literally, in our office in a 
huge card system. Every account on 
every ledger was listed ju st as if it 
should be the only account th a t man 
had had in the  retail district.

W e took the largest store, th at had 
som ething like 24,000 individual retail 
accounts. Six credit men and myself 
established the code because we w ant
ed to  get away from  the old idea of 
“prom pt,” “fair” and “slow.” They 
had found to  their loss in the past

A*

th at one m an’s idea of prom pt is an
o ther m an’s idea of fair and another 
m an’s idea of fair is ano ther m an’s 
idea of slow. W e took literally the 
ledgers and established a code, s ta t
ing the actual facts. To elim inate the 
personal opinion of the credit man we 
made it an ironclad ru ’.e th at he should 
list the actual am ount in units of ten, 
notw ithstanding a man m ight be 
w orth a million. If he had had but 
a ten dollar account at his store he 
should list him at what his ledger 
said.

By a process of elimination, as 
these cards came iri, we finally had a 
complete list with every account of 
every m em ber on the ledgers listed 
under their private num ber or bureau 
number. Now, in order to take care 
of this prom ptly, we established a 
system  of special telephones leading 
into our office and connecting with 
the credit office of each m em ber so 
that we could get them without goinir 
through the central exchange, and 
they could get us at an instan t’s no
tice. If  we had stopped there the plan 
would have been as obsolete as a ra t
ing book, so it was resolved th at each 
credit man should list each day every 
new account opened on his books. 
Every new account th a t was placed 
on the ledger of every house was reg
istered w ith us the next day.

As a result, a t 10 o’clock every 
m orning we have an absolutely com
plete credit index of the entire retail 
district of Indianapolis. Having this 
registra tion  you can readily see it is 
merely a m atte r of a few m inutes to 
recall the report asked for.

In order to  give you a concrete ex
ample of w hat I mean, let’s say that 
Mr. A goes into the New Y ork Store 
and asks to  open an account. He 
states he has had accounts at other 
stores, but not relying on what he 
says the credit man takes down the 
receiver of his special telephone and 
is answered instantly  by an operator 
of our office.

“W h at have you on Mr. A of 3101 
College Avenue?” Mr. A’s card is in 
its proper place with the registration 
of every house selling him. I f  th at 
report had not been called over with- 
ing a week or two or three weeks she 
will tell him he has ratings w ith nine, 
ten, twelve or th irteen  houses, w hat
ever the case may be. L et’s say the 
ra ting  was called th irty  days ago. 
“Please call it over,” he says.
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Is Your Will “ Up-to-date?”
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lessly depending upon Wills that are too 
old to properly provide for conditions as 
they now exist.

Preparedness in the matter of your Will 
is a vital duty that you owe your heirs. It 
is the ounce of prevention that may fore
stall family quarrels, hatred, jealousy and 
wasteful litigation.
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The Michigan Trust Go.
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I t  is a m atter of a very few minutes 
to  plug in on the special phone of 
each m em ber who has been selling 
Mr. A, e.im inating all the balance and 
asking for the last ra ting  on Mr. A 
of 3101 College Avenue. The credit 
man immediately answ ers and within 
five or ten m inutes a t the m ost we 
have what Mr. A is owing and how 
he has paid. T here have been in
stances where th at has been done 
while the custom er has been waiting 
a t the desk, because a t the very best 
it can’t take over fifteen minutes, as 
the credit men are on their toes, just 
as the office is, to get the reports 
through in the briefest space of time.

The credit m an’s duty does not enJ 
there. If Mr. A, after opening, we 
will say with the New York store, 
takes an unusual length of time in the 
paym ent of his account, it is the duty 
of the credit m anager to notify us on 
a form provided for th a t purpose and 
when we get th at form a notation is 
made, his ra ting  changed and imme
diately all the o ther houses are called 
by their special ’phone and to d that 
Mr. A, 3101 College Avenue, has be
come too slow for credit with one of 
the members, which in itself is ad
vance inform ation to all those selling 
him, th at Mr. A is not as desirable as 
he has been.

To safeguard the o ther members, 
twice a week a detailed bulletin of 
adverse inform ation is go tten  out to 
the entire membership. This detailed 
bulletin includes not only all adverse 
inform ation subm itted voluntarily as 
the illustration I have just given you 
but all adverse inform ation which has 
developed in the m any calls th at are 
made each day together with each 
day’s court record of suits, of chattel 
m ortgages, of chattel releases, of any 
court proceedings or any news item 
which may mean a change for the 
worse in the paying habit of any 
debtor listed in this immense file.

U nderstand please that this is in 
no way a black list as we have the 
entire accounts on all of the ledgers 
of every member. T he bureau has 
minimized to a large extent the un
desirable, slow and w orthless credit 
risk. I t  has built up the credit of the 
man who has nothing except his good 
name as it becomes an autom atic, im
partial record of all that he has done 
w ith the accounts which he has ac
tually had. On this point, in speak

ing with one of the presidents of our 
largest banks ju st recently, a man who 
is known as the dean of Indiana bank
ers, I asked him in his experience 
covering a period of nearly sixty years 
in banking w hat quality would he 
take first of all in g ranting  credit and 
he said, “I should take m oral repu
tation ra ther than physical w orth be
cause my experience has proven that 
the man who has a good m oral repu
tation after he becom es the age of 
discretion, realizes th at th a t is his en
tire capital and will pro tect it as such, 
whereas the man who becomes af
fluent becomes careless in his obliga
tions.” W . E. Ba’ch.

(To be concluded next week.)
In  the portion of this address to  be 

presented next week Mr. Balch tells 
how the Credit Bureau for Jobbers 
worked out. H e also tells of num er
ous instances to  prove the value of a 
tow n’s credit and ledger interchange.

Condemned By Their Own Agents.
The action of the stock fire insur

ance combine in refusing to  comply 
with the o rders of the S tate Insurance 
Com missioner in the m atter of the 
10 per cent, surcharge is m eeting 
with condem nation everywhere. The 
strongest critics of the high handed 
action of the ex tortion ists are found 
am ong the local fire insurance agents 
who w ent ahead and w rote up the r 
policies w ithout the surcharge when 
it was announced April 15 that the 
surcharge was to  be abolished May 1. 
These policies were delivered and in 
some cases paid for and the holders 
now refuse to  become parties to  the 
hold-up by paying the additional sums 
demanded by the combine. The 
T radesm an advises every insurer to 
refuse to  pay the excess. The courts 
will surely set aside the charge as 
extortionate, because the stock com
panies have no tenable grounds for 
exacting the charge except those of 
avarice. T he sooner every insurer 
parts com pany w ith stock company 
protection and places his policies in 
safe and sound mutual companies the 
bette r it will be for all concerned. 
T he stock companies have shown very 
conclusively that they cannot be tru s t
ed and are unw orthy of confidence 
and the patronage of the pub’ic.

Good governm ent consists in m ak
ing it easy to do right and hard to 
do wrong.

Our policy takes the STEEP GRADES of CLAIMS

ON HIGH
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W ho Are the Men W ho Betrayed the 
Public?

Irt the general revision of our fire 
insurance laws, conducted under stock 
company auspices in 1917, some things 
were om itted which should have been 
retained. One feature especially was 
the sta tu te  which took the sting  out 
of the “iron safe clause” in R ider No. 
35 whenever the insurance company 
did not suffer through any violation 
of th a t particular paragraph. The 
Tradesm an undertook to  secure the 
re-enactm ent of this measure in the 
1919 Legislature. Hon. W illiam  H. 
Haan, of the Insurance Committee of 
the House, kindly consented to in tro 
duce the am endm ent in the House and 
push it through his committee. The 
same request has been made of Hon. 
Charles P. Scully, chairm an of the 
Senate Committee on Insurance. The 
full tex t of the proposed am endm ent 
is as follows:

An act to amend Chapter Two of 
Act No. 256 of the Public A cts of 
1917, entitled “An Act to  revise, con
solidate and classify the laws of the 
State of M ichigan re la ting  to  the in
surance and surety business; to  regu
late the incorporation of dom estic in
surance and surety companies and as
sociations, and the admission of fo r
eign companies; and to provide for 
the departm ental supervision and 
regulation of the insurance and sure
ty  business w ithin this State,” by add
ing to said Chapter one new section 
to  stand as Section Seventeen there
of.

T he People of the S tate of Michi
gan enact:

Section 1. Chapter Tw o of Act No. 
256 of the Public A cts of 1917, enti
tled “An A ct to  revise, consolidate 
and classify the laws of the S tate of 
M ichigan re la ting  to  the insurance 
and surety  business; to  regulate the 
incorporation of dom estic insurance 
and surety companies and associa
tions, and the admission of foreign 
com panies; and to provide for the de
partm ental supervision and regula
tion of the insurance and surety  busi
ness w ithin this S ta te” is hereby 
am ended by adding to  said Chapter 
one new section to  stand as Section 
Seventeen and to read as follows:

Section 17. No policy of fire insur
ance shall hereafter be declared void 
by the insurer for the breach of any 
condition of the policy if the insurer 
has not been injured by such breach, 
or where a loss has not occurred dur
ing such breach, and by reason of 
such breach of condition.

Mr. H aan made good on his prom 
ise, but Mr. Scully failed to  keep faith 
w ith the writer, as will be noted by 
the follow ing correspondence:

Grand Rapids, May 2—The whole
sale and retail trade of this m arket 
placed in my hands a bill which would 
take the sting  out of the iron safe 
clause used on riders in fifth and sixth 
class towns, w ithout in any way in
terfering  w ith the legitim ate rights 
of the fire insurance companies.

I sent copies of the proposed bill 
to both you and Mr. Haan. Both you 
and Mr. H aan w rote me that it would 
have due consideration.

Mr. H aan put the bill through the 
House, but for some reason you fail
ed to  make good in the Senate, al
though Mr. H aan assures me th at you 
prom ised him you would do so.

W ould you be willing to  inform  me 
why you changed front on the bill, 
after w riting me as you did regarding 
same and after m aking the prom ise 
you did to Mr. H aan? E. A. Stowe.

Almont, May 6—In  reply to  yours 
of May 2, regard ing  insurance bill 
th a t you were in terested  in.

Yes, this bill was introduced by Mr. 
H aan and enacted by the House and,

although I have not my files o r jou r
nal here for reference, as I now re
call the m atter, I brought this bill to 
the attention  of the Insurance Com
m ittee of the State twice and upon 
each occasion a m ajority  of the m em 
bers were expressed in their views 
that the bill was unwise legislation.

I was of the im pression that during 
the session you were going to be in 
Lansing and take the details of the 
m erits of this bill up with me. H ow 
ever, as you did not do so, it was 
impossible for me to  convey your 
ideas to the Com mittee in the m anner 
th at you would of been given the op
portunity  to  have done personally to 
the Committee had I of seen you, for 
I would have gladly called the Com
mittee together that you m ight of 
had the opportunity  of speaking to 
them. Charles B. Scully,

Chairm an Senate Insurance Com.
As no request was made on the 

w riter to appear in Lansing and cham 
pion his bill, absolute dependence hav
ing been placed on the definite, per
sonal prom ise of Mr. Scully to put the 
bill through the Senate, the excuse 
now offered by Mr. Scully looks like 
a very lame one. In  the light of this 
sta te  of facts, the Tradesm an deems 
it only fair that the names of the men 
who opposed this m eritorious measure 
and listened to the cohorts of the 
stock fire insurance combine be dis
closed, so th at the insuring public 
may know who was willing to betray 
them. In accordance with the idea, 
the following le tter has been dispatch
ed to Mr. Scully:

Grand Rapids. May 10—I am in re
ceipt of vour le tte r of May 6, stating 
that some m em bers of the Senate 
Insurance Committee objected to the 
re-enactm ent of the amendm ent, to 
fhe insurance laws I placed in your 
hands

In order that I m ay know which 
of your comm itteem en were willing to 
betray  the insuring public at the be
hest of the insurance lobby. I ask you 
to kindly furnish me w ith their names

I enc’ose stam ped envelope for re
ply- E. A. Stowe.

I t  is all well enough to  “know thy 
self,” but if you are wise you will not 
boast of the acquaintance.

No man can produce great things 
who is not thoroughly sincere in deal
ing with himself.

SAVE MONEY by insuring in the

Michigan Mercantile Fire 
Insurance Go.

Mich. Trust Bldg. Grand Rapids, Mich.

T H E  BANK W HERE YOU FEEL AT HOM E

WE WILL APPRECIATE YOUR ACCOUNT
TRY US I

W hat is Mutual Fire Insurance?
It is the principle of self-government of gov
ernment "of the people, by the people and for 
the people” applied to the fire insurance business.
Do you believe in that principle?
Then co-operate with the

Grand Rapids Merchants Mutual 
Fire Insurance Co.

327 Houseman Bldg., Grand Rapids, and save 
25% on your premium. For 10 years we saved 
our members thousands of dollars annually.

We pay our losses in full, and charge no membership fee. Join us.

Bristol Insurance Agency
FIRE, TORNADO AND AUTOMOBILE

Insurance
FREMONT, MICH.

We specialize in Mutual Fire Insurance and represent three of the best Michigan 
Mutuals which write general mercantile lines at 25% to 30% off Michigan Inspections 
Bureau rates, we are also State Agents for the Hardware and Implement Mutuals which 
are allowing 50% to 55% dividends on hardware, implement and garage lines.

We inspect your risk, prepare your form, write your policy and adjust and pay your 
loss promptly, if you meet with disaster. If your rate is too high, we will show you 
how to get it reduced.

Why submit to the high rates and unjust exactions of the stock fire insurance com
panies, when you can insure in old reliable Mutuals at one-haif to two-thirds the cost?

Write us for further information. All letters promptly answered.
G. N. BRISTOL, Manager and State Agent.

Fire Insurance that Really Insures
T h e first consideration in buying your fire insurance is SAFETY. 

You w ant your protection from a com pany w hich really protects you, 
not from a com pany w h ich  can be wiped out o f existence by heavy  
losses, as som e companies have been.

Our Company is so  organized that it C A N  N O T  lose heavily in 
any one fire. Its invariable policy is to accept only a limited amount of 
insurance on any one building, in any one block in any one tow n .

Our Company divides its profits equally w ith its policy holders, 
thus reducing your premiums about one-third under the regular old Une 
charge for fire insurance.

MICHIGAN BANKERS AND MERCHANTS’ 
MUTUAL FIRE INSURANCE CO.

Wm. N. Seal. Secretary FREMONT, MICHIGAN

INSURANCE AT COST
On all kinds of stocks and buildings written 
by us at regular board rates, with a dividend of 
30 per cent, returned to the policy holders.
No membership fee charges.
Insurance that we have in force over $2,500,000

MICHIGAN SHOE DEALERS MUTUAL 
FIRE INSURANCE COMPANY 

FREMONT, MICH.
One of the Strongest Companies in the State
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Michigan Retail Dry Goode Association. 
P res id e n t—D. M. C hristian . O wosmo.
F ir s t  V ice-P residen t—G eorge J .  D rat*.

Muskegon. _____
Second V ice-P residen t—H . G. W end- 

land. B ay C ity. .  _  _
S e c re ta ry -T rea su re r—J . W . K napp, 

L ansing . ____________

Some Silk Quarters Sold Up For Fall.
The demand for broad si.ks has 

been so great during the past few 
weeks that some quarters are through 
for fall while others are well taken 
care of for some m onths in advance. 
Jobbers and the m anufacturing trades 
have taken more or less liberally and 
the distribution of the business has 
been general throughout the country, 
no quarter seeming to  lag.

The price trend has been decidedly 
upward and advances of 10 to 15 per 
cent, have been put on silks th rough
out the m arket. A few mills have kept 
their prices as low as possible, but 
late reports indicate th at they too are 
being forced to revise their prices up
ward. The high levels th at are rul
ing for raw silk, together w ith the 
strong  labor situation in the silk 
trade, is giving a very strong  and ad
vancing tone to  the finished silk m ar
ket.

M eteor and charm euse have been 
taken in a large way for fall, and 
quarters making som ewhat of a spec
ialty of these weaves report that they 
have shown more popularity than they 
did last fall. G eorgette has also been 
very good and cutters have acted in a 
large way on this job. Jobbers have 
also bought fairly heavy. Satins have 
sold very well and the continued 
vogue for silk for fall purposes is ex
pected to continue bigger than  ever 
next fall. Duvetyne has also shown 
considerable activity, and one house 
alone has sold considerably over 50,- 
000 yards of this fabric in addition 
to  a large quantity of o ther silks.

T he demand for bette r silks has 
been m ost prounonced during the past 
few weeks, and roadm en com ing in 
report th a t the retail trade is finding 
consum ers are asking for b e tte r silks 
than they have ever asked for before. 
Price has seemed to  mean less than 
it has in form er seasons, the big ques
tion being the quality of the m er
chandise.

Printing of Georgettes Makes Plains 
Scarce.

T he vogue for printed georgette  
has caused som ewhat of a scarcity of 
plain georgette  in this m arket, and as 
a result, quarters that have any yard
age to  sell are finding no difficulty in 
getting  rid of it a t the prices th at they 
are asking.

A t the outbreak of the demand for 
printed georgette  many mills began 
to  p rin t up their stocks and put their

production through for printed geor
gettes. T hey sold, to  be sure, but at 
the same time there continued a no
ticeable demand for the plain variety, 
and in the rush to  tu rn  out the p rin t
ed sort this field was som ewhat neg
lected.

Considerable of the surplus of cheap 
georgette th a t has been a drug on the 
m arket for some time back as a re
sult of the increasing demand for bet
te r silks has been printed up and has 
been sold. T he defects have in m ost 
cases been successfully covered up, 
and the cutting-up trade as well as 
the retail trade has taken them  in 
fair volume. T here is less talk heard 
in the m arket a t this time about the 
surplus of cheap georgette  than has 
been the case for m onths, and it is 
felt th a t practically all of the surplus 
has been disposed of.

Ribbon Trade Getting Plenty of Busi
ness.

T he ribbon demand is keeping up 
and all quarters rep o rt th a t they are 
getting  m ore business than they can 
take care of. Mills are som ewhat be
hind in production and w ith stocks 
none too large in jobbing and retail 
quarters the situation looks ripe for 
continued strength . T he steady and 
high tone to the raw  m arket is giving 
a firmness to  the ribbon m arket that 
cannot be m istaken and the trade in 
general feels th a t prices are more than 
liable to advance. As far as the de
m and itself is concerned it is show
ing little. Fancies of all so rts are in 
demand for retail as well as ready-to- 
wear uses. T he m illinery trade is 
tak ing quite a yardage and this is add
ing to  the to tal volume of business 
th at is com ing through at this time.

T he demand for high priced rib
bons continues and is lending an aris
tocratic  atm osphere to the entire rib 
bon trade. V isiting retailers report 
that the demand for such m erchandise 
w ith them  is fair and the to ta l yard
age th a t is passing into consum ers 
hands is fairly large.

Vogt’s Rebuilt 
Cash Registers
Get our prices.
A ll makes and styles. 
Hundreds of satisfied 
customers brought to 
us through Michigan 
Tradesman. Ask for 
information.
J.C. VOGT SALES CO. 

Saginaw. Mich.

SIDNEY ELEVATORS
Will reduce handling expense and speed 
up work—will nuke money for you. Easily 
installed. Plans and instructions sent with 
each elevator. Write stating requirements, 
giving kind machine and size platform 
wanted, as well as height. We will quote 
a money saving price.

Sidney E levator Mnfg. C o., Sidney, O hio

OFFICE OUTFITTERS
LOOSE LEA F SPECIA LISTS

737-239 fear't «<•« ter oriate* (•read Rapili, Biel

i HJm TED
A C C U R A T E  - R E L IA B L E

U P -T O -D A T E  *

! C R E D IT  INFO RM A TIO N
| G E N E R A L  R A T I N G  B O O K S  

now ready containing 1,790,000 
names—fully rated—no blanks— 
EIGHT POINTS of vital credit 
information on each name.

Superior Special Reporting Service 
Further details by addressing 

GENERAL OFFICES
C H IC A G O , - ILL IN O IS

! Gunther Bldg. - 1018-24 S. Wabash Avenue

I Bear B ra n d  H o s i e r y
Made by the

Paramount Knitting Co.
fj We sell the following NUMBERS:

| i Sandow Bearskin Engineer and Fireman
Rider and Driver Paramount Record Ensign  

! |  Tuscum bia Parafit Paraqueens
liil Panama T w o-S tep

j;| | Quality Merchandise—Right Prices—Prompt Service"!

Paul Steketee & Sons
1  W HOLESALE D R Y  GOODS G R A N D  RA PIDS, MICH.

Sample Assortment 
of Outeralls 

on Approval
Various styles of one 

piece garment in both 
adult and children’s 
sizes, in khaki, olive 
drab and olive army 
shades, also plain blue, 
wabash stripe and 
shadow stripe. Re
turn without cost if 
not satisfactory.

Michigan Motor 
Garment Go.

Factories:
Greenville and Canon City. Mich.

Offices and Branches: 1016 Me- 
dinah Bldg., Chicago; 3429 Ash
land Ave.. Indianapolis; 30-401-2 
Euclid Arcade, Cleveland; 615 
Locust St., Des Moines. It.; 147 
Dwight St., Springfield, Mass.

£

I
RIG. VJ. PATENT omCf,

“The Economy Garment”

I P

fl»

4
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M ost retailers have a stand ing  order w ith their jobber for

BEAR BRAND
ENGINEER AND FIREMAN SOCKS

The best known workingman’s sock in the United States. This means that 
it gives the greatest wearing service to active men who require a good weight, 
medium price sock. It’s a quick seller. Colors: Black, brown and slate. 
Sizes 9 lA to 11^. Price per dozen, $2.00.

The following numbers in men’s goods:
These prices in effect east of Denver, Colo.

E N G IN E E R  A N D  F IR E M A N — C arded yarn , 
m edium  w eigh t M en’s  tw o -th read  h a lf  hose 
w ith  th re e -th re a d  heel an d  toe. F in ish ed  in 
black, brow n an d  slate. Size 10%, w eigh t 
25 ounces. Size 10%, 136 needles. P e r
dozen ............................................................... $2.00
R ID E R  A N D  D R IV E R —C arded y a rn , m edium  
heavy  w eigh t M en’s  tw o -th rea d  h a lf hose, 
w ith  th re e -th re a d  heel and  toe. F in ished  in 
b lack  an d  brow n. Size 10%, w eigh t 29 
ounces. All sizes 124 needles. P e r  dozen $2.15

RECORD—Combed y a rn , lig h t w eigh t M en’s 
tw o -th rea d  h a lf hose, w ith  th re e -th re a d  heel 
an d  toe. F in ished  in black, brow n, gray , 
w hite, s la te , navy  b lue an d  P a lm  Beach. 
Size 10%, w eigh t 17% ounces, 172 needles. 
P e r  dozen ......................................................... $2.15
MOCCASIN—All m ercerized  lig h t w eigh t 
M en’s h a lf hose w ith  h igh  spliced heel, crow  
foot s titc h  sole, th re e - th re a d  heel an d  toe. 
F in ished  in  black, w hite, brow n, g ray , slate, 
n avy  blue and  P a lm  Beach. Size 10%, w eigh t 
17 ounces. Size 10% on 220 needles. P e r  
dozen  ........................................................ .. $3.00

B A N K E R  A N D  BROKER—Im proved “BEAR 
BRAND' ’specia l k n it hem  top. E x t ra  ligh t 
w eight, s ilk  lisle, ha lf hose; k n itted  from  
tw o-ply  doubled and  tw is ted , highly  m erce r
ized y a rn . H as  double foot an d  four-p ly  
heel an d  toe. F in ished  in  black, brown, 
navy, g ray , s late, w h ite  and  P a lm  Beach. 
Size 10%, w eigh t 15 ounces. P e r  dozen $2.25

EN SIG N —E x tra  lig h t w eight, 220 needle m e r
cerized  M en’s  hose, double foot and  four-p ly  
heel an d  toe. F in ished  in black, brown, navy, 
g ray , s late, w h ite  an d  P a lm  Beach. Size 10% 
w eigh t 15 ounces. P e r  dozen .................... $3.00

TUSCUM BIA—P la ite d  F ib e r Silk over co tton  
M en’s h a lf hose w ith  e x tra  long combed yarn , 
tw o -th read  advanced  toe  and  th re e -th rea d  
heel an d  toe. F in ish ed  in black, w hite , g ray  
and  P a lm  B each. Size 10%, w eigh t 15 ounces 
All sizes 188 needles. P e r  dozen .......... $3.30

P A R A S ILK —P la ited  F ib e r  Silk over m ercer
ized M en’s  lig h t w e igh t h a lf  hose, w ith  h igh  
spliced heel, crow  foo t s titc h  sole an d  th ree - 
th read  heel an d  toe. F in ished  in  black, 
w hite , brow n, g ray , s late, P a lm  B each and

navy  blue. Size 10%, w e igh t 17 
ounces. Size 10% on 220 needles. 
P e r dozen .....................................$4.25

B AR O N ET—P la ited  F ib e r  Silk over 
m ercerized  M en’s ligh t w e igh t ha lf 
hose w ith  h igh  spliced heel and  
double sole an d  th re e -th rea d  heel 
an d  toe. F in ished  in black, w hite, 
brow n, gray , s late, P a lm  B each and  
n avy  blue. Size 10%, w eigh t 17 
ounces. Size 10% on 220 needles. 
P e r  dozen .............................  $4.37*/i

PA R A M O U N T—A  pure  th re a d  silk  
sock w ith  th e  im proved “ BEA R
BRA N D ” special k n it hem  top. 
F in ished  in black, w hite , brow n, 
n avy  b lue and  g ray . Size 10%,
13 ounces. P e r  dozen ..............$4.50

P A R A M O U N T  K N IT T IN G  CO.

BEAR BRAND Hosiery is distributed entirely through your jobber, giving you a source of supply 
which means prompt delivery, low freight rates, clean fresh stocks and quick turnover profits.

W R IT E  FOR NA M E OF JOBBER N E A R E ST  YOU

Hunter Bldg. M AN UFACTURERS CHICAGO
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REALM OF T H E  RETAILER.

Three Typical Merchants W ho Honor 
the Trade.

About a year ago I received a call 
from Frederick C. Beard, grocer on 
E ast W ealthy street, Grand Rapids, 
who gave me conclusive proof th a t he 
had turned his stock tw enty-nine times 
during the previous year. I told him 
then that I thought he was entitled 
to the cham pionship belt for Grand 
Rapids, but that I believed he could 
do still b e tte r and th at I would be 
glad to have him inform  me a year 
hence th a t he had accomplished a 
turn-over of th irty  times. L ast T hurs
day he dropped in with his infectious 
smile and immaculate Prince Albert 
coat and rem arked: “ I have lived up 
to  your expectations—and then some. 
I have turned my stock during the 
past year th irty -th ree ' and one-third 
tim es.” He showed me no figures this 
time. He didn’t have to, because 
Fred B eard’s word is as good as gold. 
I congratulated him on the result and 
gave him a fu rther stin t—to turn his 
stock during the coming year thirty- 
eight times and thus secure the cham 
pionship belt of the United States. I 
believe he will do it, because I have 
never yet known an Englishm an to 
undertake a job and not succeed in 
accomplishing it.

I first m et Fred Beard forty-five 
years ago, when he was clerking in a 
grocery store at Morley. I was then 
serving an apprenticeship in the Big 
Rapids M agnet office, draw ing the 
princely stipend of $50 per year and 
board. The young fellows of the town 
all yearned to bask in the smiles of 
Miss Carrie Bronson, daughter of the 
late General Stephen Bronson. She 
was easily the handsom est young lady 
in M ecosta county. F red  used to  
come up Sundays and he com pletely 
m onopolized the a ttentions of the 
young lady whenever he was in town. 
He had a taking way w ith him then, 
the same as he has now, and because 
an Englishm an always “gets" what he 
goes after—w hether it is the Kaiser 
in Europe or a diamond mine in South 
Africa—he forced the rem ainder of us 
to look on longingly while he led the 
belle of M ecosta county to the altar 
in 1875. Fred engaged in the grocery 
business in M orley on his own ac
count in 1878 and, of course, achieved 
an abundant success. H e sold out in 
M orley in 1889 and removed to  Grand 
Rapids, where he had the m isfortune 
to lose his wife by death. Fred  has 
never m arried again, show ing very 
plainly the deep-seated affection which 
existed between him and his wife. 
Mr. Beard is a g reat favorite in the 
circle in which he associates and is a

welcome addition to any social g a th 
ering, because he is a Beau Brummel 
in dress, a Chesterfield in m anners 
and a conversationalist par excellence. 
H is aged m other is still living in E ng
land and if he can arrange to  visit 
her this summer, I will give him a 
year’s furlough to make good on the  
cham pionship record I have assigned 
him.

One of the m ost faithful m erchants 
of my acquaintance is H erm an Yon- 
ker, of Hudsonville. He has twenty- 
two years of successful m erchandising 
to  his credit—three a t W est Olive, 
three at Olive Center, eight a t South 
Blendon and eight a t Hudsonville. 
He is always at his post of duty, al
ways cheerful and always has a hearty 
handclasp for custom er o r friend.

At Zeeland I found a m erchant 
whose birthday falls on the same day 
as my own—M arch 16. F rank  Boon- 
s tra  was born in H olland in 1850. He 
came to  this country  w ith his parents 
when 7 years of age. T he voyage 
was made in a sailing vessel and re 
quired forty-five days. W hen 19 years 
of age—exactly fifty years ago—he 
went to  work behind the counter for 
John Duusma, of Holland. H e sub
sequently found em ploym ent with Van 
Putten  & Co., becom ing a partner in 
the business in 1885. Tw o years later 
he sold his in terest in Van P utten  & 
Co. to  engage in general trade at 
D renthe, were he continued in busi
ness for ten years. In  1897 he rem ov
ed to  Zeeland and engaged in the 
clothing business, which he still serves 
in a m anagerial capacity. H is tw o 
sons are associated with him in the 
business, Richard acting  as Vice- 
President and Jacob as Secretary and 
Treasurer. T he com pany owns its 
own building and stands high in m er
cantile circles. Mr. B oonstra is a di
rector in the Zeeland State Bank and 
has o ther outside in terests which re 
quire m ore or less tim e and attention. 
One of his m ost cherished possessions 
is a g randfather’s clock about 200 
years old which was brought over 
from  H olland by his uncle seventy 
years ago. Mr. B oonstra says there 
is now no m erchant in trade in H ol
land who was engaged in business 
when he entered  upon a m ercantile 
career there fifty years ago. Mr. 
B oonstra is in excellent repute with 
his fellow citizens and is well liked 
by his custom ers, many of whom he 
has served well and faithfully, either 
at D renthe o r Zeeland, for the past 
th irty-tw o years.

One thing I have never been able 
to understand and th a t is why no one 
has conducted a good hotel o r a de
cent eating  place a t H olland for the 
past dozen years. T here is only one

To Price Your Merchandise the Right Way 
on Selling Price Use

Ready Profit Percentage
Profits are figured out for you right to the penny, even to the fraction. 
These prices are figured on selling price—the right way.
Ready Profit Percentage wi*l be sent to any address in the United States 

upon receipt of $1.10 by mail.

GEO. A . GILBERT A  CO.
38# E ast E leventh  S treet Portland, O regon

Bankers Use an Interest Book. Why Shouldn’t a Merchant Use a 
READY PROFIT PERCENTAGE BOOK?

C it y  D a y
Every Wednesday

Special Bargains in Every 
Department

Not unsaleable merchandise but good mer
chandise bought especially for City Day.

Last Wednesday was the biggest yet.

And still there are lots of merchants who 
have not yet taken advantage of CITY DAY.

If they would only ask some merchant 
who has been here, they would surely come 
next Wednesday. ______

Special bargains in the BARGAIN BASE- 
MENT-EVERY DAY.

Prices advancing; some lines entirely 
withdrawn. ______

Have our salesman take care of your 
needs immediately.

Don’t wait; send us your order by mail or 
phone us now.

PROMPT SERVICE
Exclusively Wholesale No Retail Connections
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other worse place in th is respect I 
know of and th a t is M ichigan City, 
Ind., where the restauran ts and hotels 
are all conducted by Germ ans and, of 
course, are filthy, insanitary and un
inviting. Holland affords an excellent 
opening for a good hotel. I do not 
know a town in Michigan where the 
opportunity  is so inviting. I dropped 
into the City H otel Cafe Saturday 
evening and ordered a couple of por
ter house steaks. I got two pieces of 
gristle which I th ink  m ust have been 
cut off around the horns of a 19 year 
old bull. T he name of the proprietor, 
as set forth  on the bill of fare, is J. S. 
Hoffman. I don’t know Mr. Hoffman 
from a side of sole leather, but if ever 
a m an ought to  be arrested  and pen
alized for obtaining money under false 
pretenses, th a t man is the p roprietor 
of the City H otel Cafe, which m eas
ures down to the standard of the 
ill-sm elling eating  places a t Michigan 
City. E. A. Stowe.

Not So Bad as It Looks.
Grand Rapids, May 10—Mr. C lar

ence N. B ristol called on me to-day 
and requested me to w rite you re 
garding one phase of m utual fire in
surance on which you appear to be in 
doubt about—the responsibility of the 
policy holder in a m utual company 
for an assessm ent equal to the am ount 
of the premium.

You m ust rem em ber th a t all the 
laws governing m utual insurance have 
been enacted under stock fire insur
ance auspices, by which I m ean that 
all our L egislatures for years have 
been under the dom ination of the 
stock insurance combine to  a g reater 
or less extent. T his year we had an 
honest Insurance Com mittee in the 
House, but some m em bers of the In 
surance Committee in the Senate were 
under the control of the stock insur
ance lobby which was m ore or less 
in evidence all during the session.

Even the handicap of which you 
complain is not so bad, because we 
find identically the same condition in 
the banking business. Every stock
holder in a National bank is liable for 
an assessm ent equal to the par value 
of his stock holding in the event of 
anything going w rong w ith the bank. 
Such a contingency occurs so infre
quently th at the condition is regarded 
as a measure of safety instead of a 
disadvantage or drawback. Besides, 
any possible objection will be m et by 
the adoption of a plan by the Michigan 
m ercantile companies to contribute 
1 or 2 per cent, of the premium re
ceipts of each to a safety fund to  be 
drawn on only in the event of any 
m em ber company happening to meet 
an extra heavy conflagration loss. 
This plan has been agreed upon by all 
of the secretaries for a five year per
iod and will be presented to  the boards 
of directors of the different companies 
for adoption a t the May meeting. There 
would appear to  be no good reason 
why this safety arrangem ent should 
not be put into effect and thus re
lieve the anxiety of any over cautious 
m erchant who happens to be insure 1 
in the m utual companies.

E. A. Stowe.

A Quality Cigar 
Dornbo8 Single Binder 

One Way to Havana
Sold by All Jobbers

Peter Dornbos
Cigar Manufacturer 

65-67 M arket A v e ., N . W . 
Grand Rapide Michigan

N o w  Is the T im e to Invest in 
C em ent S tock s

There never has been a time like this in the Cement Industry.

Now is the time to prepare for the enormous profits that the basic conditions of the industry 
seem to assure.

Examine the present and look into the future, and there is no getting away from the fact that 
this is the day of all days for well-selected cement investments.

The world is looking to the United States for construction material and in addition we must 
take care of our own stupendous arrears in building as well as the current normal requirements.

The demand for permanency and fireproof qualities in all future construction, places the burden 
for supplying material upon the Cement Industry.

It is very apparent that demand for all the cement we can produce, and more, w ill continue 
through the coming years.

To assure oneself that the above is not an idle statement, it is necessary only to look at the 
unprecedented national road building program, even if no other construction were considered.

A  Glance at Present Conditions
assures us of the future of cement. Prices for the product are high and yet the consensus of opinion 
is that top prices have not yet been reached. The Cement Industry enjoyed remarkable prosperity 
for the last five or six years and this

Cement Prosperity Must Continue
In fact, there must be further extension of this industry to take care of the future demands for 

the many old uses of cement as w ell as the many new uses— too numerous to mention.

New Cement Companies, if  well-officered and ably-managed, should grow and develop into in
dustrial giants and become big earners of profits— Big Dividend Payers.

The Momentum behind the Cement Industry is an irresistible force.

To-day is the opportune time to investigate.

The Petoskey Portland Cement Company
Authorized Capital Stock $1,500,000 

No Preferred Stock. No Bonds. No Debts, No Water.
and satisfy yourself that an investment in this company should be one of the safest and most 
profitable investments that could be made possessing every requirement that the careful investor 
desires.

Its abundance of every necessary raw material to maintain a cement plant for 100 years, its lo
cation for both water and rail shipment, its management, and its proven ability to annually pay a good 
dividend on crushed stone sales alone— which it is increasing many fold— should make it appeal to 
conservative investors as an investment of high class.

We court your thorough investigation of the Petoskey Portland Cement Company from every 
possible angle— the further you carry your investigation the better w ill you be satisfied.

Petoskey Portland Cement Company
PETOSKEY, MICHIGAN

A . B. KLISE, Pres. JOHN L. A . G ALST ER, Sec. and Treas
HOMER SLY, 1st V ice-Pres. J. C. BUCKBEE, 2nd Vice-Pres.

F. A . SA  W ALL COM PANY, Inc.
405-6-7 Murray Building,

Grand Rapids, Mich.
Gentlem en: W ithout any obligation on m y part, send me aff information you have regarding 

the P etoskey Portland Cem ent Co.

N am e.....................................................................................................................................  ..................................................

A d d ress .................................................................................................................................................................................

The M ichigan Securities C om m ission does n o t recom m end th e  p u rchase  of any  security  and  its  approval m ust 
n o t be construed  by investo rs  a s  a n  endorsem ent of th e  Value.
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Michigan Poultry, Butter and Egg Aeao. 
elation.

P res id en t—J. W. Lyons, Jackson. 
V ice-P residen t—P a tr ick  H urley , De- 

tro it. „  ,  _
S ec re ta ry  and T rea su re r—D. A. B en t

ley, Saginaw . _
E xecu tive  C om m ittee—F. A. Johnson , 

D etro it; H. L. W illiam s, H ow ell; C. J. 
C handler, D etro it.

Fraudulent Spice M anufacturers Are 
Scotched.

Some peop'.e never know when they 
are well off, and always abuse a good 
thing. The spice m anufacturers have 
now been dealt a blow in the face by 
the United States Governm ent for 
which they can blame them selves 
alone.

For years certain spice m anufac
turers have perpetrated  a gross fraud 
on the public by packing half an 
ounce of pepper in an ounce tin. From  
the outside it looked like an ounce of 
pepper, of course, and was intended 
to look that way, but it was simply a 
cold steal. An expose was made a 
year or m ore ago, but the m anufac
tu rers involved excused them selves 
on the plea that they were merely fol
lowing their com petitors, and went 
ahead with the fraud. Finally the 
Governm ent got hold of it, strangely 
enough, as it had only existed for two 
years, and brought some prosecutions. 
The m anufacturers then took the 
thing up with W ashington, but got 
little satisfaction, and the Federal 
Food D epartm ent has now made a 
rule which is intended to  scotch the 
fraud at the source. T he old rule as 
to  labelling small packages was that 
only cartons of m ore than  two ounces 
need be marked. Spice cartons were 
under two ounces and didn’t  have to 
be marked—th a t gave the m anufactur
ers their opportunity  to defraud. The 
new rule is that the net w eight m ust 
go on all cartons containing more 
than half an ounce. T his includes all 
spice cartons, and from this on they 
will tell on their own faces the  story 
of their fraud. The spice manufac
tu rers didn’t  know when they were 
well off. T hey were exem pted from 
the annoyance of labeling their pack
ages, but they  had to  take advantage 
of it, and w hat has happened serves 
them  right.

Big Crop of Limes Expected.
One of the best lime crops and 

probably the biggest in the history  
of the big key fruit industry  is to  be 
harvested this year, according to  re
ports from  the islands to  the south, 
say mail advices from Miami, Fla. 
W eather conditions have been about 
righ t to  b ring  out a good bloom and 
the  fru it has set heavily, it is said. 
T he recent rains have done the 
groves much good. T he m ovem ent 
will not begin much before the mid

dle of May. L ast year the yield of 
key limes was estim ated a t 10,000 bar
rels, and a considerably larger y-eld 
is anticipated this year, not only from 
the fact th a t conditions have been 
righ t to bring  out a big crop, but 
many new groves are coming into 
bearing, and either producing their 
first crop or producing much larger 
crops than last year because the trees 
are larger and can support more. For 
some reason, the exact cause being in 
dispute, a better lime can be grown 
on the keys than on the mainland, 
the m ainland lime from the same va
riety of tree is larger and w ith a 
heavier sk n than the key lime, and 
it does not ship as well. T he key 
lime is round and sm ooth and when 
properly grown is so thin-skinned 
th a t the texture of the m eat of the 
fruit can be seen through the ex ter
ior.

To Study Texas Onion Shipments.
In  order to  learn a t first hand how 

Berm uda onion shipm ents are han
dled by railroads, the U nited States 
D epartm ent of A griculture has a r
ranged for a representative of its 
Bureau of M arkets and a party  of 
onion grow ers to  make one or more 
trips w ith the trainload shipm ents 
from Laredo to St. Louis, and possi
bly m ore E astern  points. Much com
plaint has been made against the ra il
roads in tim es past by shippers of 
onions from  this section for the slow 
m ovem ent of their product. I t  is a l
leged th a t heavy losses have occurred 
as a result of the sidetracking of cars 
and o ther carelessness in handling the 
shipments.

Brokers who expressed the opinion 
a few weeks ago th a t the U nited 
Kingdom  could probably not endure 
war prices for Am erican canned fruits 
are now having to  revise those views. 
E xport demand for all spot canned 
fruits, m ainly for England, is so in
tense that some brokers say the cur
rent prices are anything the seller 
wants to  ask. Specifically, however, 
standard California apricots are quot
ed a t $3.65; ex tra  standard  a t $3.90 and 
ex tra  yellow cling peaches at $4. These 
prices may not mean quite “a dollar 
a can” a t retail, but they suit only a 
m arket th at is ready to  pay high for 
sweets.

Every wise man m ust abhor, every 
good m an m ust condem n, those who 
refuse equal justice to  all the people.

Boston Straight and 
Trans Michigan Cigars

H. VAN EENENAAM & BRO., Makers 
Sample Order Solicited. ZEELAND, MICH.

E. r. MILLER. Pretideot F. H. HALLOCK. Vice Prea. FRANK. T. MILLER. Soc. and Treaa

Miller Michigan Potato C o.
WHOLESALE PRODUCE SHIPPERS

Potatoes, Apples, Onions
Correspondence Solicited

Wm. Alden Smith Bldg. Grand Rapid*, Micb.

WE ARE HEADQUARTERS 
WHOLESALE

Fruits and 
Vegetables
Prompt Service Right Prices 

Courteous Treatment

Vinkemulder Company
GRAND RAPIDS MICHIGAN

I t ’s a G ood  B u s in e ss  P o lic y
to know that

Your Source of Supply is Dependable
You can

Depend on Piowaty
M. Piowaty & Sons of Michigan

M AIN OFFICE, G R A N D  RAPIDS, MICH.
Branches: M uskegon, Lansing, Bay C ity, Saginaw, Jackson, Battle 

Creek, Kalamazoo, Benton Harbor, Mioh.; South Bend, Ind.
OUR N E A R E S T  BRANCH W IL L  SERVE YOU

17 We Buy T? W e Store 1 ?  W e Sell 
H / G G S  H / G G S  H / G G S

We are always in the market to buy 
FRESH  EGGS and fresh made D A IR Y  
B U T T ER  and PAC K ING  STOCK. Ship
pers w ill find it to their interests to com
municate with us when seeking an cutlet.
We also offer you our new modern facilities 
for the storing of such products for your 
own account. Write us for rate schedules 
covering storage charges, etc. W E SELL  
E gg Cases and E gg Case material of all 
kinds. Get our quotations.

We are Western Midhigan agents for 
Grant D a-Lite E gg Candler and carry in 
stock all models. A sk for prices.

KENT STORAGE COMPANY, Grand Rapids, Michigan
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W hy Co-operative Stores are Seldom  
Successful.

Bangor, May 10— Find enclosed two 
clippings from our newspaper, one 
about the success of co-operative 
stores and the o ther show ing the divi
dend declared.

W ould be very much pleased if 
you would w rite us a letter giving us 
your opinion about farm ers co-opera
tive stores and if it is possible for a 
general departm ent store to pay such 
a large dividend. Getz Bros.

Grand Rapids, May 12—Co-opera
tive distribution has been successful 
in England and France, but it has 
never been successful to  any extent 
in this country. The reason for this 
condition is found in the independent 
character of the American people, who 
refuse to  be guided by rules and reg
ulations which necessarily have to be 
observed in order to make co-opera
tive distribution successful.

In  the absence of this patience and 
discipline on the part of the American 
people, the success of the co-opera
tive store depends entirely on the 
m anagerial ability of the man who is 
placed in charge of the business. If 
he is genuinely successful, he soon 
realizes that he is a fool to work for 
others when he m ight ju st as well be 
w orking for him self and absorb all 
the profits, instead of only a small 
portion of them. T he result is that 
the m anagem ent is turned over to a 
less capable m an and the successful 
chap engages in business for himself.

T he success of the co-operative 
store depends on the personality  and 
capability of the m anager and not on 
the capital which is furnished in little 
driblets by the stockholders. T here 
is no magic in num bers in store own
ership, because the small stockholder 
is usually a hindrance instead of a 
help. He is full of suggestions and 
enquiries and never patronizes the 
store unless he can buy cheaper there 
than elsewhere. H is investm ent is 
too small to  entitle him to  any great 
degree of consideration, but he in
sists on im pressing his ideas and per
sonality on the m anagem ent and his 
associates.

D irectly afte r 1873 more than 1,200 
co-operative stores were established 
in Michigan by the Patrons of H us
bandry, comm only known as the 
“grange.” All of those stores failed 
to accomplish their purpose and only 
one—the Allegan undertaking—ever 
returned to the stockholders a penny 
of the money which was contributed 
to put the propaganda into effect.

R egarding the paym ent of large div
idends by some of the so-called co
operative stores now in existence, I 
beg leave to  state that one year affords 
no criterion, because a m anager who 
wants to secure an increase in his 
salary  can very easily accomplish his 
purpose by doctoring (stuffing) the 
annual inventory in such a way as to 
make a showing of profits which is as 
gratifying as it is fictitious. T his is 
frequently resorted  to  in the case of 
co-operative stores and furnishes an 
explanation of many of the large divi
dend disbursem ents made by such 
organizations. O f course, there comes 
a day of settlem ent, but before that 
time arrives the m anager who was re 
sponsible for the deception is usually 
hundreds of miles away, planning on 
a repetition of his nefarious m ethods 
in fresh pastures and am ong a fresh 
set of victims. No dividend disburse
m ents of this character can be de
pended upon short of a three year 
period.

Perm it me to  repeat w hat I have 
often stated: M ercantile success de
pends on the capability and person
a l ty  of the m anagem ent and not on 
the ownership of the business.

E. A. Stowe.

The Mears Philosopher Breaks Loose 
Again.

Mears, May 13—I am enclosing $2 
for renewal of the T radesm an. I

should have sent this two weeks ago. 
Fact is, business is so damnably bum 
and ro tten  it has taken me twice th a t 
long to accumulate the required 
stipend. I am really on the verge of 
bankruptcy and you better save a 
space in the paper, so I can list my 
“preferred” creditors. D on’t let the 
Judson Grocer Co. hear of my pre
carious position. T he o ily th ing  that 
has kept my head and long nose above 
w ater is the fact I do business ac
cording to the advice dished out every 
week in the Tradesm an. H ad it not 
been for th at I woul ' have been “done 
busted” long  ago. I hate to part with 
the tw o bucks, but I cannot do w ith
out the T radesm an. I t  is a ground 
hog case with me—a really necessary 
evil, as it were. I am getting  only 
three meals and five lunches a day 
and am suffering from slow starva
tion. Fact is, the lack of enough 
proper food and a relapse of the flu 
has caused me to run down until I 
weigh a mere 185 pounds. You know 
when I am in good, robust health, I 
usually weigh from 186 to 186 pounds 
and seven ounces in clean sox. But 
I should w orry  when I can let the 
Grand Rapids Shoe & Rubber Co. or 
National Biscuit Co. do it for me. 
You are very welcome to all you 
realize on the enclosed check, but for 
fear the banks think the check a ioke, 
you better send the T radesm an before 
you try  and cash the check.

C. A. Brubaker, Chronic Kicker.

E xcise T ax on G inger Ale.
Local dealers in ice cream and soft 

drinks who do not adhere strictly  to 
the regulations under which the tax 
upon ice cream and sodas is imposed 
are likely to  find them selves in F ed
eral court. Collector Brady, of the 
internal revenue departm ent has been 
notified that some dealers are charg
ing 6 cents for ginger ale and other 
d rin k s’ on the p retex t th a t the extra 
penny is imposed by the Government. 
T he tax  upon these drinks is paid by 
the m anufacturer and custom ers are 
urged against paying an extra cent. 
Dealers charging the tax  on these 
drinks are liable to prosecution.

Grocers Generally Are 
Interested in Selling  
I. B. G. Bran Cookies.

Their experience should prove to you 
that this product is worth handling. 
Bran Cookies are meeting with great 
favor owing to their fine eating quali
ties and healthful properties. We 
suggest buying a trial order.

You can buy Bran Cookies in 4 dozen 
lots, shipments going forward by ex
press prepaid, delivered to your 
store, at 91.57^ per dozen, they 
retail at 18c per package. Free sam
ple upon request. Do not delay this, 
but order at once.

IN D E P E N D E N T  BAKING CO.
D A V EN PO R T. IO W A

Packing Stock Butter
We offer FORTY-TWO cents a pound, 

net delivered Chicago, for any

Good Packing Stock Butter
up to 5,000 pounds from any one shipper, to be 

shipped up to and including M a y  6 th .
Mail invoice and make draft for 80%, with 

Bill of Lading attached, if you wish.

j. H. w h it e  & co.
221 W. South Water St. CHICAGO, ILLINOIS

MOORE’S SPICES
We pack spices in 15c, 10c and 5c sizes, we are also pre

pared to furnish bulk spices at attractive prices.
The quality of our spices are simply the best the mar

ket affords, our spice buyer is very particular as to quality.
It is a great relief to the retail merchant to know that 

what he sells will give his customer complete satisfaction, 
Moore’s products have that reputation with Moore’s cus
tomers. why not join our list of happy buyers?

THE MOORE COMPANY, Temperance, Mich.

These Bright Spring Days
when customers are looking for 
something new to coax back worn- 
out appetites, tell them about

Mapleine
The Golden Flavor

It makes dainties daintier and im
parts a delicious "mapley” taste 
to all sweets and desserts.

It is as essential on your shelves 
as lemon or vanilla. Order of your 
jobber or Louis Hilfer Co., 1205 
Peoples Life Bldg., Chicago.

C rescent Mfg. Co., 
(M-407) Seattle. Wash.

Your Jobber w ill te ll 
you that the quality 
of “ BELCAR-MO”  is 
guaranteed.

Advertising campaign Comes in 8 oz. to
now on. 100 lb. tins.

M oney Saved by Buying Your

EGG TESTER
of

S. J . FISHoCO.,
Write for catalogue. Jackson, Mich.

Watson-HiggiiisMlg.Co.
GRAND RAPIDS. MICH.

Merchant 
Millers

Owned by Merchants

Products sold by 
Merchants

Brand Recommended 
by Merchants

NewPerfectionFlour

I Packed In SAXOLINPaper-lined 
Cotton, Sanitary Sacks

Write us for
1919 W holesale Price List of 

Seeds, Fertilizer and Insecticides 
R e e d  &  C h e n e y  C o m p a n y

Grand Rapids, Michigan

WE BUY AND SELL
Beans, Potatoes, O nions, Apples, C lover Seed, T im othy Seed, Field 
Seeds, Eggs. W hen you  have goods for sale or w ish  to  purchase 

W R IT E , W IR E  OR TE LE PH O N E US

Both T elephones 1217 Moseley Brothers, ¿ K
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Michigan Retail Hardware Association.
P resid en t—Geo. W . Leedle, M arshall.
V ice-P res iden t—J . H. Lee, M uskegon.
S ec re ta ry —A rth u r J . Scott. M arine 

City.
T rea su re r—W illiam  M oore, D etro it.

Sporting Goods D epartm ent in the 
H ardw are Store.

W ritte n  fo r th e  T radesm an .
The outlook is for a w idespread re 

vival this year of in terest in all 
branches of athletics. Hence, the op
portunity  is good for pushing the 
sporting  goods departm ent of the 
hardw are store for all it is worth.

T he m easure of success which a t
tends this departm ent is determined 
largely by the intelligence and effort 
put into its m anagem ent.

In small communities the oppor
tunities may not be as great as in 
the larger centers. But even in the 
sparsely settled country district or 
the small village, opportunities do ex
ist for the sale of sporting  goods. 
T here is the fu rther advantage that 
the small town o r village hardw are 
dealer does not have to compete with 
the specialized sporting  goods stores. 
H e has, of course, to  m eet mail order 
com petition; but so has the large re 
tailer, with the further disadvantage 
that the big departm ent store is right 
on the ground.

A prime essential is to have the 
right goods in stock just when they 
are wanted. T he sporting  goods de
mand is eager and immediate. Buy
ers are m ostly young men or old en
thusiasts; and neither youth nor en
thusiasm  is willing to  wait. I f  the 
custom er cannot find w hat he wants 
in your store, he will hustle along to 
your competitor. So th a t a com pre
hensive, well selected stock of the 
sort of goods people want is a sine 
qua non. You m ust have the goods 
when they’re wanted. So keep up 
your stock.

Sporting goods, like all o ther lines 
of m erchandise, make a poor com
m odity for the dealer when left to 
sell themselves. T hey are then more 
likely to gobble profits than to  earn 
them. T hey  become profitable lines 
when the dealer puts intelligent and 
energetic selling force behind them. 
The m ore they are pushed, the quick
er do they turn over, and the larger 
profits do they earn for the dea’er.

T o buy to  the best advantage, there
by m inimizing capital investm ent and 
risk, the m erchant should be inti
m ately acquainted with the demands 
of his particular community. The 
lines which go well in one town will 
quite probably drag  and move slowly 
in another. T he ideal policy is for 
the m erchant and his salespeop’e to 
carefully study the purchasing possi
bilities of the locality, and then to 
lay in a m oderately well assorted

stock. Then, when the season is on, 
watch this stock, and keep it up to 
the mark. Careful buying is the first 
step tow ards profitable selling.

Once the m erchant has stocked up, 
the next thing, of course, is to in ter
est his potential custom ers.

The initial step is to get in touch 
with likely prospects. An illustrated 
catalogue would, where possible, be 
an excellent bit of advertising to  get 
into the hands of m em bers of sport
ing clubs and athletic associations in 
the vicinity. Some of the larger 
dealers issue such catalogues. In 
some instances, also, several m er
chants in non-competitive tow ns club 
together to get up a catalogue featur
ing the popular lines they all carry, 
dividing the cost equally or p ropor
tionately and each securing as m any 
copies as he w ants of a catalogue 
bearing his name alone. C o-opera
tion of this sort helps m aterially to 
reduce the outlay and to bring the 
catalogue within the reach of even 
the sm aller m erchant.

Failing a comprehensive catalogue, 
the individual m erchant can readily 
get up a nice printed circular for local 
distribution. As there is scarcely a 
home in any com m unity in which 
someone does not buy sporting  goods 
of some kind during the sum m er 
m onths, the wider the distribution of 
this circular, the better.

A t the same time, a m ailing list 
campaign is often a good thing. F o r 
this purpose have a smaller, carefully 
selected list of regular custom ers and 
prospects, and circularize them  m onth 
after m onth regarding seasonable 
lines in which they  are likely to  be 
interested.

A series of advertisem ents in the 
local newspapers, featuring  various 
lines in stock and quoting  prices, will 
in terest a good m any people who 
otherw ise would not be reached. 
W hen advertising sporting  goods, it 
is well to confine your advertisem ent 
to  that one line. Scattered small 
shot is not so effective in bringing 
down big game as one well aimed 
bullet.

W here your town is a reso rt of 
tourists o r sum m er residents, posters 
can be used on billboards, barns, etc. 
and will reach the transien t trade.

W indow  displays are of course an 
im portant factor in pushing this line 
of business. T here is scarcely anv 
display w hat will so easily a ttrac t 
men and boys as a good snorting 
goods disp’ay. A few aopropriate 
p;ctures. arranged at the sides or back 
of the window, will usually increase 
the attractiveness of the display. 
Some of these can be obtained from 
m anufacturers of sporting  goods. Old
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ANGLEFOO
The Non-Polsonous Fly Destroyer
The U. S. Dept, of Act (culture eaye In the bulletin: "Special 
peine should be taken to prevent children from drinking poi
soned belts and poisoned files dropping Into foods or drinks.''

I

I
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prints, also, are always of interest. 
L ook out, too, for old tim e photo
graphs of local interest. A photo
graph of the first gun club in your 
town, o r of the oldest fisherman w ith 
his rod and fishing paraphernalia, or 
of some famous old baseball team 
which once won the county cham 
pionship, will help to  draw  a crowd 
to look a t your display.

Remem ber, too, th a t wax dummies 
dressed in baseball uniforms, fishing 
togs, etc. also have good pulling pow
er. You m ight borrow  such a dummy 
from the dry goods store for a day 
or two. I f  you don’t handle sporting  
outfits, these too can be borrowed, 
giving credit on a little card to  the 
m erchant who loans the figure or 
clothing.

T here is a g reat advantage in this 
departm ent in allowing one of the 
selling staff to  specialize. All o ther 
things being equal, select a clerk who 
is a sporting  goods enthusiast, and 
en trust him with the care and m an
agem ent of the departm ent. Pu t it 
righ t up to  him to m ake the th ing  a 
success, and if he is the righ t m ater
ial, he’ll do so. T he enthusiast—the 
m an who keeps in touch w ith all 
sporting  and athletic activities in the 
com m unity—is an asset to  the depart
m ent, and will draw trade th a t o ther
wise would not come your way.

A judicious donation of prizes for 
local sporting  and athletic events, for 
the highest scores o r the largest fish 
captured, will help to  secure valuable 
publicity for your store.

Service in connection with sporting 
goods is of the u tm ost importance. 
In the first place, the goods m ust be 
w hat they are represented to  be. 
T here is, undoubtedly, a demand for 
a great deal of cheap stuff in certain 
lines; but even while you m eet this 
demand, always take the precaution of 
recom m ending the quality lines. In  
w hatever literature you send out, em 
phasize the im portance of quality, and 
the wisdom of paying a little  higher 
price for a much b e tte r article.

A suggestion or two regarding the 
care of sporting  goods will be appre-

ciated by the custom er. These sug
gestions may be given orally, or by 
means of prin ted  m atter. In  certain 
lines it m ight be well to have the 
suggestions prin ted  on slips of paper 
with the dealer’s name at the bottom , 
thus serving the  purpose of an ad
vertisem ent as w e ll

Q uite often it has been found that 
cam eras and photograph supplies fit 
in well with sporting  goods. On hol
iday trips of all kinds it is now a 
common practice to carry a camera. 
T his is not a difficult line to  handle, 
yields a good m argin of profit, and 
m ay with advantage be taken on in 
connection with sporting goods—al
though, of course, the line requires 
additional effort and attention, and 
should not be undertaken by anyone 
who doesn’t p re tty  thoroughly  under
stand it. V ictor Lauriston.

Sparks From the Electric City.
M rskegon, May 14—W ork on the 

Occidental H otel addition is pro
gressing rapidly.

T he Gideon convention, which was 
held Saturday and Sunday at the Cen
tral M. E. church, was well attended 
and was a very successful affair.

The De H aas Hotel, a t Frem ont, 
had a small fire last week, but was 
extinguished before much damage 
was done.

If the cigarette  fiend still continues 
unrestrained, decent citizens with all 
have to  wear a gas m ask in public to 
protect them selves against the con
tem ptible pollution which is now far 
too prevalent.

W e understand th at Dr. Mixer, who 
recently purchased a new sedan, had 
quite a mixup. I t  seems th at he drove 
down on the Grand H aven road and 
finding two ford cars by the side of 
the road, proceeded to mix up with 
them, m ixing fords, sedan and occu
pants in the ditch. T hen he got 
m atches mixed w ith his gasoline and 
now has a topless car. W e hear th at 
he then got mixed in a law suit and, 
not enjoying the dose handed out by 
the court, he appealed, and no doubt, 
had to  mix in a little cash for same. 
Personally, we would not like to get 
m ixed up with Dr. Mixer.

E. P. Monroe.

I t  is by presence of mind in untried 
em ergencies that the native m etal of 
a man is tested.

W ilder’s 
Lion Taps

THE BEST FOR 
THE PRICE

Six Grades 
15-20-25-30-35 and 50c 

per pair.

Each pair haB nails and 
label with instructions for 
resoling shoes.

They will prove a profitable addition to your stock. 
Order from your jobber today. He can get them from

WILDER & COMPANY
ESTABLISHED 1877

226-228 W. Lake St. CHICAGO, ILL.

What Does Your
Refrigerator Reveal?

If, by chance, a customer looks in your refrigerator— what is revealed? 
Cleanliness? W ell kept provisions? Firm butter? Palatable cheese 
and appetizing fruits? Or is a thoughtful look within merely de
pressing? Buy a McCray and know that the customer of intelligence 
— gazing over your shoulder into the refrigerator— feels assured that 
the cleanliness and sanitation revealed within the McCray are char
acteristic of your entire establishment.

Sanitary Refrigerators
assure positive, cold dry air circulation—the walls are constructed 
of materials that have the greatest heat repelling qualities.

Remember! T he handsome appearance of the M cCRAY will add to 
the attractiveness of your store. T he M cCRAY is more than a 
refrigerator, it is a fine display case for food products. The Economy 
feature makes the M cCRAY an investment that pays big dividends 
in increased profits—it stops waste. Every M cCRAY is fully guar
anteed.

Ask About Our Easy Payment Plan

Let us send you catalog that describes a great variety of designs— to 
suit every requirement. No. 71 for Grocers and Delicatessens. No. 
62 for Meat Markets and General Stores. No. 93 for Residences. 
No. 51 for Hotels and Restaurants.

"Refrigerators for A ll Purposes. "

McCray Refrigerator Co.
944 Lake Street Kendallville, Ind.
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Grand Council of Michigan U. C. T.
G rand  Counselor—W . T. B allam y, B ay 

City.
G rand  Ju n io r C ounselor—C. O. .S ta rk 

w eather, D etro it.
G rand P a s t  C ounselo r--John  A. H ach, 

Cold w ater.
G rand  S ec re ta ry —M. H eum an, Jackson.
G rand  T rea su re r—Lou J . B urch , D e

tro it.
G rand  C onductor—H . D. R annev, S ag

inaw.
G rand  P age—A. W . Stevenson, M us

kegon.
G rand Sentinel—H . D. Bm len, L ansing.
G rand  C haplain—J. H. B elknap, Bay 

City.

Gabby Gleanings From Grand1 Rapids.
Grand Rapids, May 13—T he big 

question confronting  the hotel and 
transporta tion  com m ittee of Grand 
Rapids Council is how many m em bers 
they can depend on who will pledge 
them selves to attend the Grand Coun
cil m eeting June 6 and 7 at K alam a
zoo. Now, fellows, let’s help these 
boys out by giving them  our answer 
a t once, so they can get busy and put 
this over in fine style and we will be 
proud we belong to No. 131. Each 
week there will appear in Gabby 
Gleanings the names of m em bers who 
will give this their hearty  support. In 
case the comm ittee has not been able 
to comm unicate with you, please call 
35389 Citizen or 32240. W atch  this 
list grow!

Em erson says the first wealth is 
health, so Ned Clarke m ust have un
told wealth.

I m ust say Cy L ung is gifted with 
the rare powers of detective disap
pearing. Cy has not been seen around 
the old haunts for some time. W e 
hope no harm  has overtaken him. The 
boys claim m ost any one will respect 
gray hair, so, no doubt, Cy will be 
back in tim e to  go the convention.

Mr. and Mrs. John D. M artin, while 
on their extended trip  through the 
W est, will pay a visit to their son, 
Jess L. M artin, who resides at Mt. 
Pleasant, Iowa. Jess was discharged 
from Uncle Sam ’s service in Decem 
ber and was in the field artillery. He 
represents one of those glorious stars 
on No. 131 service flag. A fter renew 
i n g  his acquaintance with his son, 
John will proceed to  call on custo
mers at St. Louis. Louisville and Cin- 
c;nnati and on the factories he rep
resents at Richmond, Ind.

Salesmen selling canned food prod
ucts reoort their houses are advising 
them them the spinach crop in Cali
fornia will be the finest and largest 
in the S tate’s history.

W hen it comes to  blowing out elec
tric lights and getting  his feet caught 
in hat racks on a theater seat, W ilcox, 
the pill oeddler, has it all over any 
one. W ilcox says it is hard to  get 
used to m odern improvements.

H arry  Downey, one of our bright 
lights in the cigar game, inform s us 
he had a very prosperous business 
trip  to  Chicago. H ere’s hoping we 
are not going to have a long dry 
summer, H arry.

G. S. Clarke, of the Central Michi
gan Paper Co., has purchased a lot 
a t Silver Lake. W ork will be started  
at once on a very attractive cottage. 
“Open house” has always been the 
Clarke’s m otto, so drop in, friends, 
for a little fishing.

Dick Kim, the popular furniture 
dealer a t Rockford, has purchased the 
hardw are stock of H ardy & Perry,

whose place adjoins his. Mr. Kim 
will s ta rt a t once to have extended 
rem odeling done. Dick’s four years 
in the business world of Rockford 
have made him a very popular m er
chant and we hope D ick will soon 
have to buy more property, so as to 
stretch  out still more.

J. C. W hite, the well-known hard
ware m erchant of Quincy, has pur
chased the hardw are stock of J. C. 
Bishop and will convert this into one 
large store. Clifford Bishop will take 
up his duties a t once as m anager of 
the ford service station a t Quincy.

F. G. Baker, of Baker & Son, Al
len, having just returned from  a trip 
to  St. Petersburg, Florida, has some 
very in teresting  stories to relate in 
regards to his trip  through the South.

T hree m em bers of Absal Guild, A. 
M. O. B„ W . E. Lypps, John D. M ar
tin and W. S. Lawton, visited Kala
mazoo Council last Saturday evening 
and made arrangem ents for a cere
monial session at the Grand Council 
convention. A class of twenty-five 
signed up during the evening, which 
the Kalam azoo boys say will be dou
bled before the m eeting time. The 
m em bers of Nam a Guild, of Jackson, 
are circulating petitions th rough the 
L ansing and B attle Creek Councils 
and will join w ith Absal Guild in ex
em plifying the degrees a t Kalamazoo, 
so th a t a class of 150 is practically 
assured.

W. E. Shiff^rt, the Fennville gen
eral dealer, will leave fo r Southern 
California June 16, going in a Dodge 
car via the Lincoln Highway. H e will 
be accompanied by his wife. They 
will make the journey by easy stages 
and rem ain in California about a year. 
Jam es Pangborn, form erly of Shelby, 
will have charge of the store during 
Mr. Shiffert’s absence.

L. F. Stranahan.

“M any a woman who m akes a 
m ighty poor wife for a man m akes 
him a rich husand.”

GRAHAM & MORTON 
Transportation Co.

CHICAGO
$3.50 W ar T a x  

Michigan Railway
Boat Flyer 7 P. M. 

Tuesday—Thursday—Sunday
Leave Holland 8 p. m. Tuesday—Thursday—Sunday 
Leave Chicago 7 p. m. Monday—Wednesday—Friday

ProRel]Lb?efor Freight Shipments

Follow the Natural Impulse
Telephone

Citizens Long Distance Lines connect 
with practically every City, Village, 
Hamlet and Cross Roads in Michigan. 
Also Points Outside.

USE C I T I Z E N S  S E R V I C E

DUTCH MASTERS 
CIGARS

Made in a Model Factory
Handled by All Jobbers Sold by All Dealers

Enjoyed by Discriminating Smokers

G. J. JOHNSON CIGAR CO., Makers
GRAND RAPIDS
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T H E  SAGINAW  VALLEY.

Mercantile News From That Hive of 
Industry.

Saginaw, May 13—S. S. Frasier, 
proprietor of a splendid grocery es
tablishm ent a t Durand, was called to 
Ow osso last weea, owing to the death 
of his aged m other, Mrs. M. A. F ra 
sier. In  behalf of the traveling fra
ternity, we extend to him our h eart
felt sympathies.

Fellow travelers, don’t be guilty of 
neg.ecting your duty—that of extend
ing the right hand to  our returned 
heroes and helping them  secure good 
positions. I t  is a m ighty little thing 
to  do for w hat they have sacrificed 
for us.

C. H. Gorte, who for the past five 
years has held a clerical position with 
the Owosso Grocery Co., has purchas
ed the Calhoun grocery, located in the 
city m arket place. T hrough his con
nection with his form er employer, he 
has become widely known th roughout 
the city and country and his new 
undertaking should prove a success. 
He has the good wishes of friends, 
especially the travelers.

M urray Donald, assistant buyer for 
the Symons-M offet Co., a t Flint, was 
a business visitor in L ansing last 
Thursday. Never mind, “Don,” we 
will send you down there sometime 
as the head of our M ighty M ichigan; 
that is, if you change your politics. 
Then would you like a private sec
retary?

W hen the new census is taken at 
Durand it will show an increase in 
population; that is, if everybody live9, 
and we hope so, for W illiam  Sayan 
has a new clerk and under conditions 
he can’t fire him. M other and son 
are both doing fine. W ould advise 
Mr. Sayan to m ake a cheese buyer 
out of the young fellow. Mr. Sayan 
is a grocer.

If they say it is a boom ing town 
and the best place on earth  to live, 
there’s but one answer, “Saginaw, 
Mich.”

E lm er H . Rohering, who recently 
returned from  France, where he has 
been for the past few m onths on one 
of Uncle Sam’s sight-seeing (?) trips, 
has accepted a road position with 
Seitner Bros., Saginaw, in the w hole
sale departm ent. Before seeing ser
vice he was in the retail departm ent 
of the same house several years. Al
though inexperienced, Mr. R ohering 
will undoubtedly be a success, as he 
is built of real metal, possesses an en
viable personality and splendid char
acter. W e welcome him as a traveler 
and wish him success and the hope 
th at he m ay soon en ter the U. C. T.

V incent Byerlein, who before en
tering  the arm y was in charge of the 
confectionery departm ent of the Lee 
& Cady Co., of Saginaw, is one of 
those happy fellows, because he is 
back from  France, healthy and well, 
and glad of it. A fter a sho rt vacation 
he will go back to his old job, much 
to the satisfaction of his employer 
and m any customers.

T ake a new grip on life, get busy 
and boost a good thing, Saginaw. 
Tim es are too good to sit around try 
ing to figure why a red cow, eating 
green grass gives w hite milk.

H. J. Shellman, for many years 
State representative of the W m. J. 
Moxley Co., is now selling for the 
Schramm  Produce Co., of Flint. The 
la tter company is one of the pro
gressive wholesale houses of Flint. 
Mr. Schramm  was a form er grocer 
a'nd about two years ago invaded the 
wholesale produce world. He has 
the exclusive sale of M oxley’s special 
oleo for Flint. Mr. Shellm an’s wide 
experience as a salesman should make 
him a valuable asset to his new em 
ployer.

George J. Dorr, who for the past 
tw enty years has labored hard as 
traveling  salesman for Symons Bros. 
& Co., recently  tendered his resigna
tion to  the company. Realizing the 
wonderful opportunities in real estate

work, owing to Saginaw’s coming 
prosperity, he has opened an office 
at 201 Eddy building and will devote 
his entire tim e to the work.

Next Saturday n ight a t 7:30 it is 
hoped th at you get one of those U. C.
T. feelings and be on hand for the 
regular m eeting to be held a t the E lks 
Temple, our new home. Now, fellow 
traveler, get your energy aroused for 
the good of the order. Never in the 
history  of No. 43 has the prospects 
looked so good as a t this time. Sagi
naw is on the road to  prosperity  and 
business conditions never were) as 
fine. New concerns are springing up, 
m aking new positions for new sales
men who need the protection  we of
fer and we need their association for 
the furtherance of the g reat causes 
for which we stand. If, at any time, 
you have ever derived any benefit in 
being a U. C. T., then you owe your 
presence. If you have never received 
any benefit as a member, then you 
were either asleep when present or 
were not there at all. If  you don’t 
care about the w ork of the Council

Sergeant Vincent Byerlein.

and the g reat benefits offered, then 
I would ask that you follow these 
rules:

1. D on’t  come to the m eetings.
2. If you do come, come late.
3. If  the w eather does not suit 

you, don’t think of coming.
4. If  you do a ttend the m eeting, 

find fault w ith the work of the of
ficers and o ther members.

5. Never accept an office, as it is 
easier to criticise than to do things.

6. Get sore if you are not appoint
ed on a committee, but if you are, do 
not attend the com m ittee meetings.

7. I f  asked by the chairman to  give 
your opinion regarding some im por
tan t m atter, tell him you have nothing 
to  say. A fter the meeting, tell every
one how things ought to  be done.

8. Do nothing m ore than  is ab
solutely necessary, but when o ther 
m em bers roll up their sleeves and 
willingly, unselfishly use their ability 
to help m atters along, howl th at the 
organization is run by a clique.

9. Hold back your dues as long 
as possible or don’t pay a t all.

10. Don’t bo ther about getting  
new members. “Let George do it,” 
and I ’ll assure you, brother, the Coun
cil will die a slow and lingering death.

Come Saturday night and see your 
new officers put on the work. I t  is 
inspiring to  them  to have you there 
and you will reap a benefit thereby.

H. L. (B ert) R utherford  has been 
quite ill a t his home on Owen street 
for the past ten days. H e has not 
fully recovered from his sick spell 
of last November. However, a t this 
w riting  he is doing nicely.

W alter Catterfeld, b ro ther of H ugo 
Catterfeld, who is p roprietor of an 
up-to-date pharm acy at 701 Lapeer 
avenue, Saginaw, is back in his b ro th
er’s store, having received an honor
able discharge from  the army.

Plans are being laid to hold a spec
ial service for our re turned U. C. T. 
boys. W e have over twenty-five 
brothers in the service and with the 
announcem ent th a t probably all of 
the boys would be back by May 30, 
the m eeting may be held in June.

Chairman Charles Robb, of the en
tertainm ent committee, requests me 
to  announce th at he w ants every mem
ber of said com m ittee to be a t Elks 
Tem ple a t 7 o’clock sharp Saturday 
night. Please take notice, Charles 
Adams, Allen Cooly and B rother 
W ooley, I ’ll be there.

George F. Graalman, flour special
ist for the Q uaker O ats Co., w as in 
our m idst last week. Mr. Graalman 
has been with the Q uaker Co. for a 
num ber of years, having served in the 
Chicago office for seven years in a 
clerical position. H e is a splendid 
salesman and possesses a pleasing 
personality th at wins for him w her
ever he goes. He returned to  his 
home in Chicago, living a t 1422 Car
men avenue, Friday night. W e tru st 
he will pay us another visit soon.

Many of our boys are expanding 
along professional lines. F o r instance. 
Orin Leidlein, who sells prunes for 
Lee & Cady, also has a position as 
a conductor. W e naturally  wonder if 
he draws his pay like a street car 
conductor?

I t  gives me great pleasure to  an
nounce th at Sergeant V incent Byer
lein, a m em ber of the 340th Infantry, 
who was recently discharged from 
service, will speak before the Council 
m eeting Saturday night. Now, b ro th 
ers let us turn  out and give him a 
rousing welcome. H e gave up his 
position, home and loved ones to go 
to  foreign lands to do his b it for us 
and the land we love. Now let us 
show our appreciation. W ill you?

The “aces” of Saginaw, as they 
are to be known in baseball circles 
this summer, are to open the season 
a t League park next W ednesday. Sag
inaw is a m em ber of the Michigan- 
O ntario  Association. I t  is being p lan
ned to have Governor Sleeper pitch 
the first ball to M ayor M ercer as a 
curtain raiser. O ur M ayor should 
feel righ t a t home on the ball lot, he 
having been a player of some note 
several years back.

R ight on the heels of the General 
M otors Co. great expansion an
nouncem ent comes the wonderful an
nouncem ent from the Sonora Phono
graph Sales Co. that it expects to  ex
pend $1,000,000 on new buildings the 
com ing year, en larging the p lant so 
as to  give em ploym ent to 1,200 more 
people. T his was the message Geo. 
E. B righton, the Sonora President, 
b rought with him  from New York and 
delivered W ednesday evening a t a 
dinner given in his honor a t the Sagi
naw Club by J. L. Jackson, President 
of the H erzog Co. The Sonora is 
recognized to-day as one of the lead
ing musical instrum ents in the phono
graph line. More fame for Saginaw!

Give us more homes to live in and 
watch us grow. I t  is estim ated that 
nearly 50,000 people will be brought 
to Saginaw the com ing year by our 
many m anufacturing plants.

I feel very much indebted to the 
gentlem an who w rote up the article 
last week under the heading, “ New 
Voice Discovered in Saginaw,” and I 
can assure him  th at as soon as Ca
ruso releases me, I will have a splen
did opening for an advance man. 
However, knowing a little of the gen
tlem an’s past record I should be in
clined to  th ink  the article was w rit
ten through jealousy, for Clayton 
Smith, aside from being a perfect gen
tlem an and live wire salesman, is one 
of those sheet music kleptom aniacs 
and has been show ering his friends 
with music. W hile I never shirk a 
duty and am always glad to do my 
bit, I have never become so popular 
that people would call me out of bed 
when it became known I  was in town 
in order th a t I m ight entertain  them.

Ed. Putnam  is in the Thum b this 
week, m aking a clean sweep. Ed.

sells the famous line of Rich & France 
brooms. You know this is State-wide 
clean-up week and leave it to him  to 
go a lte r things a t the righ t time. 
W hen home, he lives peaceiully witn 
his wife on South Fourth  street.

Owendale is due to  become a famed 
garden center; that is, if all her citi
zens are as laith lu l to the cause as 
our friend, Charles Livingston. Eacn 
trip  I have made for the past six weeks 
has found him working in the garden. 
T his week the good madam was out, 
too, keeping him busy. Surely there a 
nothing like a hobby.

J. W. McGough and John  Fournier, 
of Gagetown, were in Bay City on 
business last week. Mr. Gough con
ducts an up-to-date m eat m arkei, 
while Mr. Fournier conducts a con
fectionery and grocery store.

The hotei a t Gagetown is now un
der the able m anagem ent of Joseph 
Clyne. He has had. previous exper
ience and, w ithout a doubt, he will 
give the boys courteous treatm ent and 
good service. L. M. Steward.

Gabby Gleanings F rom  Grand Rapids.
Grand Rapids, May 13— E. P. M on

roe (Sherwood Hall & Co.) has added 
another bear ’ story  to his long and 
varied collection. The latest addi
tion to the list is the story  of the bear 
which was licking the inside of a su
gar barrel and got in so tar that his 
front feet pro truded out of one end 
of the barrel and his hind feet out 
of the other end. The gyrations oi 
the bear until he extricated himself 
from  his peculiar predicam ent were 
in teresting  to behold.

J. A. Berg (N ational Biscu.t Co.) 
is the happy father of a new daugh
ter who tips the beam at tt pounds and 
three ounces. T he young lady ar
rived May 11.

The following m em bers of Grand 
Rapids Council have agreed to attend 
the Kalam azoo convention, accom 
panied by their wives; L. V. Pilking- 
ton, John  D. M artin, R. A. W aite, J. 
B. W ells, R. S. Isenhower, W alter 
Lypps, L. E. Stranahan, Clyde H art, 
W. H. W ilson, C. F'. W ickey, E. W. 
Smith, E. A. Clark, Art. Borden, J. B. 
Linsley, Perry  Larrabee, H. B. W il
cox, Chas. Perkins, W . S. Cain, John 
Christenson, Jose H. Bolen, M. C. 
Phillips, F red  Beardsley, W m. Saw
yer, H. R. Bradfield, W alter S. Law- 
ton, W. H. Nisher, O tto  Heinzelman, 
R obert E llwanger, Ira  F. Gordon, C. 
W. Hall, N orm an Pellon, E. E. Mills,
G. B. Monroe, Joe S. Major, G ilbert 
Moore, Chas. Nuthall.

L. W internitz, the globe tro tte r, is 
spending a couple of m onths in Grand 
Rapids, a guest a t the M orton House. 
He will sojourn a t Charlevoix during 
July and devote the m onth of August 
to a trip  to Quebec and a cruise up 
the Saguenay R iver from Tadousac 
H arbor to Lake Saint John. He starts 
the golf season a t the H ighland Golf 
Club next Monday.

Mel T ro tte r, the best friend the 
traveling men of Grand Rapids ever 
had, will be 49 years old Friday of 
this week. He hopes to  celebrate the 
event by dedicating the new evan
gelistic tem ple on South Division 
avenue on the evening of that date. 
On T hursday evening a long-time 
friend of his will give a b irthday din
ner party  to Mr. and Mrs. T ro tter. 
Mr. T ro tte r has rescued more travel
ing men from  the demon rum than 
all the preachers of Grand Rapids 
combined. He could do this because 
he knew how. T he regular preachers 
failed because they didn’t know how.

W m. R. Roach has returned from 
a fo rtn igh t’s trip  to E astern  cities, 
during which time he booked orders 
for m ore than a million dollars’ worth 
of canned goods. He also attended 
a banquet given to Sir Thom as Lip- 
ton in New York.

A man w ithout a country is one 
who lives in town.
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Always W rap  Y our Packages Up 
Neatly.

I aim on being connected in some 
way or another with a drug store. 
T his is my chosen line now, but it 
has not always been. Away back there 
before I was 14 years old I had never 
even seen the funnel trick played on 
any one, much less having it p'.ayed 
on myself. A fellow who has never 
felt the w ater trickle, trickle down his 
trousers leg while innocently and con 
scientiously endeavoring to drop a 
penny off the apex of his nose into 
the wide orifice of a funnel which has 
been previously inserted under his 
belt in the vicinity of the aforesaid 
belt’s buckle, really don’t know much 
about a drug store, th a t is, he never 
has been initiated properly into the 
M ystic O rder of D rug Store A ppren
tices. I got mine later, le t me add, 
with a double score, the baptisim al 
fluid was not the pure and refreshing 
Aqua Pura  found in all bone-dry te r
ritories, also in several form s in the
U. S. P. 9th revision; but raw linseed 
oil, the real stuff th a t goes in paint. 
T hat is, some kinds and brands of 
paint.

To re turn  to  the days ju st before 1 
sta rted  upon my drug store appren
ticeship, I then following the custom  
of the boys in our town used to trap 
the well-known fur bearing animal 
called the skunk whose hide sold for 
as many prices and under as m any 
different names as aloin, belladonna 
and strychnine pills in our different 
located Am erican drug stores. W e 
used to  roam  the hills and ford the 
stream s, som etim es w ith our hands 
and feet half frozen to catch th at 
p re tty  black and white, Carbon disul
phide sm elling animal often returning 
to  sleep in the barn or woodshed, 
maybe som etim es the cow stable for 
several days. W ell, odoriferous or 
not, all said and done a skunk’s hide 
was w orth  about ten shillings, more 
or less, som etim es twice as much, if 
it was in prim e condition. T h a t is, 
if ex tra  care had been taken in killing, 
sto ring  the pelt, etc. I t  was not a 
case which concerns the old maxim. 
A th ing  w orth doing a t all is worth 
doing well, but a thought of this kind, 
Do what you are doing well and you 
will get paid m ore for it. Now, the 
idea of getting  paid m ore strikes 
every one of us favorably, even if we 
do belong to  th a t highly paid crowd 
of Am erican pharam ists? W e all 
would ju st as soon get paid ju st a 
little  m ore for w hat we do and we 
will be paid a great deal m ore for the 
th ings we do in our every day drug 
store life if we try  to  do them  a little 
better. T o  make our work a trifle 
m ore presentable, a little m ore neat. 
Ju s t a b it of “Class” added to the

work we do will pay us m ore and pay 
us big. j

The business of the druggist is to 
sell drugs, th at is what he is in this 
world for. The law requires th at he 
give proper evidence of his fitness as 
to age, character, prelim inary educa
tion and pharm aceutical instruction 
and various o ther m atters before he is 
allowed to embark on pharm acy’s ship. 
To possess the respect of the com
m unity he m ust have good morals, be 
honest, upright and square, having a 
pleasing disposition and a few dollars 
in the bank. In fact he has got to be 
a regular guy to  be a druggist now
adays. Still he m ay fill the bill and 
be to  a certain extent successful and 
perfect in his own mind and continue 
ever to  dispense his medicines, wrap 
and tie his packages, ship his goods, 
sell his wares contained in dirty, 
clum sy packages, bottles or ju st plain 
ungainly folded papers. T ru ly  he 
fools himself if he thinks th at this is 
not noticed by his custom ers. He 
m ay get away with his carelessness to 
a certain buying public. H is store 
will not be the one where the cream 
profits are made. T he best class of 
trade m ust have “classy service.” The 
goods they buy m ust appear the best 
outw ardly as well as be pure in
wardly.

W hat care we boys used in secur
ing a skin salable a t the highest fig
ure. If  the name of the m onth con
tained no le tte r R  then the fur would 
pull out and we would be paid the 
very low price. T he pelt ten shillings 
would only bring  about four. T o 
shoot the animal with a shot gun, fill
ing his hide full of holes was no t the 
proper caper. H e was best killed 
through the eye. A m arkm anship d e 
veloper, and so in this and th a t way 
the u tm ost care had to  be exercised 
in preparing the fur of our pleasant 
sm elling little  animal for m arket if 
the highest price was to  be obtained.

I  believe it so w ith our every-day 
sellers in the drug store. T he com
pound licorice powder, E psom  salts, 
powdered alum, sulphur, Glauber 
salts, baking powder, cream of tartar, 
w hat not? dispensed by us should be 
contained in a neatly  labeled and uni
form  box, or a carefully folded pack
age, waxed paper where necessary, 
ends securely locked, hands clean, la
bels pasted stra igh t across wrapper, 
tied securely. A thoroughly  presen t
able article. T he sim plest drug store 
duty such as this, cannot be done too 
well. I t  is the little th ings th a t count. 
A ttend to  this m atter in m inute de
tail. T he hand-m ade box of Seidlitz 
powders from your store m ay serve 
to  identify us with some new cus
tomer. Make the folds prove square 
and neat.

So it is w ith the prescription. A 
noted physician and a good one once 
said to me, “Buy the best looking con
tainers for my custom ers th a t money 
will buy and tack the ex tra  cost on 
the prescription. I want you to do 
this, it adds to the tone of the whole 
thing.” I think, also, th at it does. 
W hich sells the best, the m ost fancy 
gilt ribboned box of candy or the 
plainest looking one? Of course the 
p re ttiest sells the best. T his same 
idea applies indirectly to  the product 
of our prescription departm ent. The 
medicines seem to many people a 
little better if the container, label, 
cork, etc. the general appearance of 
the package is good. Ju s t the same 
as th a t piece of fur sold for a bigger 
price if the task of a ttending properly 
was done with care. I t  takes a little

Chocolates

Package Goods of 
Paramount Quality 

and
Artistic Design

1919— Graduation— 1919
Do not forget that we carry in stock many items 

suitable for June Graduation Gifts, such as—

Toilet Articles Webers
Popular Copyrights Box Candies

Perfumery Bibles
Leather Novelties Purses

Traveling Sets Brushes
Handsome Sporting Goods
Graduation Manicure Instruments
Gift Books Fountain Pens

Manicure Sets Kodak Albums
Ivory Mirrors Toilet Waters

White Ivory Sets Cut Glass
Papeteries

We carry a full line of Perfumes, Facial Powders, 
and Toilet Waters in Attractive Boxes.

Hazeltine & Perkins Drug Co.
G r a n d  R a p i d s ,  M i c h i g a n

IC E  C R E A M
M ADE IN  GRAND RAPIDS

ARCTIC ICE CREAM CO. Claude G. Piper, Mgr.
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longer but we don’t begrudge the time 
if we are well paid for our trouble 
and we will be well paid in indirect 
profits for every b it of care we exer
cise in getting  th ings up right. A 
nice clean new label, cork and all the 
fixing on every repeat as well as the 
new prescription will really and truly 
help the tone of our establishm ent a 
whole lot.

As with the countless num ber of 
bulk goods in packages sold every 
day in our store and the prescription, 
so the same care m ust be shown the 
dispensing of our liquid staples. The 
first requisite, a bright clean bottle 
and best grade cork. How about the 
label? I say exercise g reat care. A 
day or so ago a bottle  was presented 
to  me for refilling. I asked the lady 
w hat she desired in her little bottle, 
being unable to make out from  its 
label, the w riting was so carelessly 
executed. “Syrup of Squills.” I wish 
th at w ritten label could have been 
published on the “queer page” of some 
drug journal. The w orst part is that 
it was executed by a clerk employed 
in one of our largest and m ost noted 
pharmacies. I will give him a dollar 
if he can read it himself. T he general 
tone, the appearance of the article 
did not look w orthy  of the highest 
price and I will bet a compound rhu 
barb pill against a cough drop th at 
the custom er noticed the real sloven
liness there displayed. I f  no th ing was 
detracted by this carelessness surely 
noth ing was gained to the pharm acy 
from whence the syrup came. Allow 
no drippings down the bo ttle’s side. 
If  the label gets soiled while it is

being applied do take time to fix an
other. See th at the cork does not 
leak. W e should always do our best, 
and it will pay us in the long run.

Paten t medicine houses, g reat and 
small, have long recognized the de
sirability of placing their w ares upon 
the m arket in the neatest, m ost a t
t r a c t iv e  package possible. H igh sal
aried experts have planned and figured 
on ju st the right label, the m ost a t
tractive color of wrapper, the wording 
and general style of package not being 
overlooked. All this is considered es
sential and necessary by m en who 
make their fortunes at the game, why 
not by we druggists who hope to 
make a little better than a living at 
it? By exercising a bit m ore care 
and by taking a little more time to do 
the things well th at we a ttem pt to  do 
we can get above that class called 
average. George N. Hoffman.

I t  will help a good deal to discour
age price cutting if you never yourself 
cut a price unnecessarily.

WHOLESALE DRUG PRICE CURRENT
Prices quoted are nominal, based on market the day ot issue.

For Sale
Set of beautiful m a h o g a n y  

wall fixtures, also two show  
cases, two cash registers, two five 
gallon coffee urns, etc. A big 
bargain.

Schrouders’
Grand Rapids, Michigan

Grape-Nuts Ice Cream
The New Craze

Grape-Nuts Ice Cream is a dish that looks 
like nuts and tastes like nuts, only better. In 
addition to its highly delicious flavor, ice 
cream made with grape-nuts has a doubled 
food value.

Everybody, children as well as grownups, 
like it.

It should be handled by every drug store, 
confectionery store, cafe, hotel and the places 
which sell soft drinks.

PIPER ICE CREAM CO.
408-10 E. South Street

Kalamazoo x  Michigan

SB
25
25

20
18
17
26
25

A cids C otton  Seed
Boric (Pow d.) . .  18®
Boric (X ta l) ___  18®
C arbolic ............... 21®
C itric  ..................  1 31® 1 40
M uriatic  ..............  3%@ 6
N itric  ....................... 10® «
O xalic .................   BS® 90
Sulphuric ............  3%@ 5
T a rta r ic  ........... 1 12®1 20

Ammonia
W ater , 26 deg. . .  10®
W ate r , 18 deg. . .  9%@
W ater , 14 deg. . .  9®
C arbonate  ............. 1»®
Chloride (G ran .) 17%@

Balsams
Copaiba ............  1 20@1 40
Kir (C anada) 1 76®2 00 
F ir  (O regon) . . . .  50® 75
Peru  ................ . 4 76®5 00
Tolu ....................  2 00@2 25

Barks
C assia  (o rd inary ) 40® 46 
C assia  (Saigon) 90@1 
S assa fra s  (pow. 50c) ® *5
Soap C u t (pow d.)

35c ....................... 26® 80
Berries

Cubeb ...........   1 76@1 80..................  1 00
Ju n ip e r ................... 10® 18
P rick ley  A sh . . . .  ® 30

Extracts
Licorice ................  60® 66
Licorice powd. . .  1 25@1 60 

Flowers
A rnica ................. 1 20@1 26

2 05® 2 iV
Eigeron ..............  6 50®6 75
Cubebs ..........  11 50@11 75
E igeron ..............  7 50®7 75
E ucalyp tus  . . . .  1 25®1 35
H em lock, pu re  2 00®2 26
Ju n ip e r B erries  16 00® 16 26

Cham om ile (G er.) 
Cham om ile Rom. 1

Gums
A cacia, 1st .........  65® 70
A cacia, 2nd ......... 55® 60
A cacia, S o rts  . . . .  35® 40
A cacia, pow dered 45® 50
Aloes (B arb . Pow ) 30® 40 
Aloes (C ape Pow .) 30® 85
Aloes (Soc Pow ) 1 30@1 36
A safoe tida  ............  @jj 50

Pow ......................... ®6 75
C am phor ..........  3 20@3 30
G uaiac ................... ®2 15
G uaiac, pow dered @2 25
Kino ......................  @ 86
Kino, pow dered . .  @1 00
M y r r h . ................... @ 140
M yrrh, P ow ...........  ®1 60
Opium  ............  25 50®26 00
Opium, powd. 27 00@28 00 
Opium, g ran . 27 00@28 00
Shellac .......... . 65® 75
Shéllac, B leached 75® 85
T rag a c a n th  •••• 4 25<£p4 50 
T rag a c a n th  pow der @4 00 
T u rp en tin e  . . . . . .  15® 25

Insecticides
A rsenic ..................  16® 20
Blue V itriol, bbl. @09% 
Blue V itriol, less 10% @15 
B ordeaux M ix D ry  23® 38 
H ellebore, W hite

pow dered ..........  38® 45
In sec t P ow der . .  45® 70
Lead, A rsen a te  P o  32® 48 
L im e and  Sulphur

Solution, gal. . . 2 0 ®  86 
P a r is  G reen  ...........46® 68

Ju n ip e r W ood . .  3 00@3 25 
L ard , e x tra  . . . .  1 80® 2 00 
Laird. No. 1 . . . .  1 50@1 70 
L avender, Plow . 9 00@9 25 
Lavender, G ar’n  1 50® 1 75
Lem on ................  2 25 @2 60
Linseed, boiled, bbl. @1 75 
L inseed, bid less 1 85 @1 90 
L inseed, raw , bbl. @1 73 
L inseed  raw  less 1 83 @1 90 
M ustard , tru e , oz. @2 96 
M ustard , artifU, os. @1 00
N eatsfoo t ..........  1 35® 1 55
Olive, pure  . . . .  4 00@7 50
Olive, M alaga, ____, „„

yellow  ............. 3 75® 4 00
Olive, M alaga, ___ „

green  ..............  3 75® 4 00
O range, Sw eet . .  4 00@4 25 
O riganum , pu re  @2 60 
O riganum , com ’l @ 76
Pennyroyal . . . .  2 60®3 76 
P ep p erm in t . .  12 00® 12 20 
Rose, p u re  . . .  38 00@40 00 
R osem ary  Flow s 2 00@2 25 
Sandalw ood, EL

1.......................  18 60@18 75
S assa fras , tru e  3 50@3 75 
S assa fras , a rtif l’l 90@1 20 
S pea rm in t . . . .  12 00® 12 25
Sperm  ................... 2 40® 2 60
T ansy  ................  5 50® 5 75
T ar, U SP ............... 45® 60
T u rp en tine , bbls. @ 88
T urpen tine , less 93 @1 00 
W in terg reen , tr .

10 00@10 25 
W in tergreen , sweat

birch  ..............  7 50@7 75
W in terg reen , a r t  80@1 00 
W orm seed . . . . .  6 50®6 76 
W orm w ood . . . .  7 50@7 76 

Potassium
B icarbonate  ...........75@1 00
B ichrom ate  . . . .  47%@ 55
B rom ide ..............  7U@ 75
C arbonate  .............1 00® 1 10
C hlorate, g ra n ’r  70® 75 
C hlorate, x ta i  o r _  „

powd.............. 45® 50
Cyanide ..............  32%@ 50
iodide ................  4 2S@4 36
P e rm an g an a te  . .  1 50@1 75 
P ru ss ia te , yellow 1 20® 1 30 
P ru ss ia te , red  . .  2 00® 2 50 
Su lphate  ..............  @ 85

Roots
A lkanet ............  4 50®4 75
Blood, pow dered 1 10® 1 20
C alam us ................  60@2 60
E lecam pane, pwd. 22® 25

25® 30

C apsicum  ..........
C ardam on ..........
Cardam on, Comp.
C atechu  ...............
C inchona ............
Colchicum ..........
Cubebs ...................
D ig ita lis  ..............
G en tian  ..............
G inger ..................
G uaiac ................
G uaiac, Am mon.
Iodine .............. ....
Iodine, Colorless
Iron , clo...............
K ino ....................
M y rrh  ................
N ux  V om ica . . . .
Opium ................
Opium, Cam ph. 
Opium, D eodorz’d 
R hubarb  ..............

Paints
Lead, red  d ry  . . . .  
Lead, w hite  dry  
Lead, w hite  oil . .  
Ochre, yellow bbl. 
Ochre, yellow less 2

@1 95 
@1 50 
@1 35 
@1 50 
@1 80 
@2 40 
@2 60 
@1 60 @1 20 
@1 60 
@2 65 
@2 40 
@1 50 @2 00 
@1 45 
@1 36 
@2 26 
@1 95 
@8 00 
@1 50 
@8 00 
@1 80

86

les Crsam
P ip e r Ice C ream  Co., 

K alam azoo
Bulk, V anilla  ............... 1 00
Bulk, Chocolate ..........  1 10
Bulk, C a r a m e l .............. 1 10
Bulk, G rap e-N u t ........ 1 10
Bulk, S traw b erry  . . . .  1 20
Bulk, T u tti  F ru lt l  . .  1.20
Brick, V a n i l l a ...............1 20
B rick, C hocolate . . . .  1 60
B rick, C aram el ..........  1 60
B rick, S traw b erry  . . . .  1 60 
B rick , T u t t i  F ru iti  . .  1 6 0  
B rick  an y  com bination  1 60

@3 00 
@3 25 

67® 70 
.72® 78 
55® 60 
40@1 60 
30® 35
35® 40 

30

B uchu ...................
Buchu, pow dered
Sage, bulk  ..........
Sage, % loose . .
Sage, pow dered .
Senna, A lex . . . .  1
Senna, T in n ...........
Senna, T inn. pow.
U va U rsi ..............  25®

Oils
Alm onds, B itte r, ___

tru e  ..............  18 60@18 76
Alm onds, B itte r,

a rtif ic ia l ......... 7 00@7 20
Alm onds, Sw eet, 

tru e  • • • • • • • • •  3 60®3 75
Alm onds, Sw eet, _ _

im ita tio n  ........  75@1 00
Am ber, crude . .  4 00@4 25 
Am ber, rectified  5 60® 5 75
A nise ................... 2 50@2 76
B ergam ont ........  9 60@9 75
C ajepu t ............... - I  75@2 00
C assia  ................  4 50@4 76
C asto r ................... 2 60@2 80
C edar L ea f . . . .  1 75@2 00
C itronella  ..............  90® 1 20
Cloves ................  3 00® 3 25
C ocoanut . . . . . .  40® 60
Cod L i v e r ........... 6 60®5 75
C roton  . . . . . . . . .  2 00@2 36

G entian , powd,
G inger, A frican,

pow dered ..........  25®
Ginger, J am a ic a  35® 
Ginger, Jam aica ,

pow dered ..........  32®
Goldenseal, pow. 8 00® 8 20 
Ipecac, powd. . .  5 00@5 50
Licorice ................  45® 50
Licorice, powd. 40® 60
O rris, pow dered 40® 46
Poke, pow dered 20® 25
R h ubarb  ..............  @1 85
R hubarb , powd. 2 00 @2 25 
Rosinw eed, powd. 25® 80 
S a rsaparilla , H ond. 

g round ••••••■ • 1 25@1 40
S arsap arilla  M exican,

g round ..............  76@ 80
Squills ....................  86® 40
Squills, pow dered 60® 70 
T um eric, powd. 26® 80
V alerian , powd. . .  @2 00

Sssds
A nise ..................... 42® 46
A nise, pow dered 47® 60
Bird, i s  ................... 1>@
C anary  ................... 28® 86
C araw ay, Po. .80 70® 76
C ardam on ........  1 80@2 00
Celery, powd. 1.00 90@1 00 
C oriander powd .30 22%@25
D ili ........................  30® 85
Fennell ..............  1 00@1 20
F lax  ......................  10® 16
Flax, g round . . . .  10® 15 
F oenugreek  pow. 22® 80
Hemp ..................  11%@ 15
Lobelia ..................  70® 75
M ustard , yellow . .  45® 50
M ustard , b lack  . .  30® 35
Poppy ..................  @1 9®
Q uince .........   1 50® 1 76
R ape .......... • •• •••  15® 20
Sabadilla  ............  @ 35
Sabadilla, powd. 30® 36
Sunflow er ..............  22® 30
W orm A m erican  . .  @ 2 5
W orm  L evan t . .  1 65@1 76 

T in c tu res
A c o n ite ................... @11®
Aloes ..................  @1 20
A rnica ..................  ® J
A safoetida  ..........  @3 90
B elladonna ........  @1 40
B enzoin ..............  @ 180
B enzoin Compo’d @3 00
B uchu ................... IS
C an th arad ies  . . .  ®2 90

13@13% 
13@13%
13 @13%

@ 1%
@ 6

P u tty  ..................  4%@ 7
Red V enet’n  A m er. 2® 5
Red V enet’n, E ng  2%@ 6
Verm illion, A m er. 25® 80
W hiting , bbl............... @ 2%
W hiting  ..............  3%@ 6
L. H . P . P rep . 3 00@3 26

M iscellaneous
A cetanalid  ............  65® 75
Alum  ......................  17® 20
Alum, pow dered an d

ground  ..............  18® 21
B ism uth , Subni

t r a te  ..............  4 00® 4 10
B orax  x ta l o r

pow dered ..........  10® 16
C an tharades po 2 00®6 50
Calom el ..............  2 20@2 30
C apsicum  ..............  38® 46
C arm ine ............  6 50@7 00
C assia Buds ........  50® 60
Cloves ..................  57® 65
Chalk P rep a red  . .1 2 ®  15 
Chalk P rec ip ita ted  12® 15
Chloroform  ..........  53® 60
C hloral H y d ra te  1 80® 2 00
Cocaine ..........  12 80® 12 56
Cocoa B u t t e r ........ 65® 76
Corks, list, less  40%
Copperas, bbls...........@ 2%
Copperas, less . .  3%@ 8
Copperas, powd. 4%@ 10 
Corrosive S’ublm  2 00 @2 10 
C ream  T a r ta r  . . . .  65® 75
C uttlebone ........  95® 1 00
D ex trine  ............  8® 15
D over’s P ow der 5 75@6 00 
E m ery , All Nos. 10® 15 
E m ery , Pow dered  8® 10
E psom  Salts, bbls. @ 8% 
Epsom  S alts, less 5® 10
E rg o t ..........................  @4 00
E rg o t, pow dered @4i 00
F lake  W hite  ___  15® 20
Form aldehyde, lb. 27® 30
G elatine  ..........  1 75@1 90
G lassw are, fu ll case  68% 
G lassw are, less 50% 
G lauber Salts, bbl. @ 3
G lauber S a lts  less 4® 8
Glue, B row n ...........25® 36
Glue, B row n Grd. 20® 30
Glue, W h ite  ___  30® 86
Glue, W hite  Grd. 80® 85
G lycerine ..............  24® 38
H ops ........................  65® 75
Iodine .................   5 60® 5 90
Iodoform  ..........  6 59@6 74
Lead, A ceta te  . . .  26® SO 
Lycopdium  . . . .  2 00@2 25
M ace ......................  86® 90
M ace, pow dered 95@1 00
M enthol ............  8 00® 8 80
M orphine . . . .  14 30@15 00
N ux V om ica ......... @ SO
N ux Vom ica, pow. 2 80  85 
P epper b lack  pow. 63® 56
Pepper, w hite  ........  9  60
P itch , B urgundy  ® 16
Q uassia  ..................  18® 16
Q uinine ..............  1 09@1 59
Rochelle S a lts  . .  55® 60
Saccharine ..........  @ 06
S a lt P e te r  ............  30® 40
Seid litz  M ix tu re .. 43® 60
Soap, g r e e n ........... 20® 80
Soap m o tt cas tlle  22% @ 25 
Soap, w h ite  c u t t l e

case ......................  @26 00
Soap, w h ite  cas tlle

less, p e r b a r ..........  @2 66
Soda A sh ............  4%@ 10
Soda B icarbonate  8%® 10
Soda, S a l .....................2® 6
Sp irits  C am phor . .  @2 00
Sulphur? roll . . . .  4%@ 10 
Sulphur, SubL . .  4%@ 10
T am arin d s  ...........   25® 29
T a r ta r  E m etic  1 0801  10 
T urpen tine , V en. 6006  00
V anilla  Bx. p u re  1 60@2 00 
W itch  H azel . . .  1 S iO l  76 
Zinc S u lpha te  . . . .  19 0  26
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GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within aix hours of mailing, 

and are intended to be correct at time of going to press. Prices, however, are 
liable to change at any time, and country merchants will have their orders filled 
at market prices at date of purchase.

ADVANCED DEC LINED

A M M O N IA  
Arctic Brand

12 oz. 16c, 2 doz. box 2 80
16 oz. 25c, 1 doz. box 1 75
32 oz., 40c, 1 doz. box 2 85

A X L E  GREASE
Mica, 25 lb. p a U .......... 1 60

B A K E D  B E A N 3
No. 1, p e r dos..................1 35
No. 2. per doz.................2 00
No. 3, p e r doz................ 3 15

B ATH  BRICK
E nglish  ..........................  95

B LU IN G
Jennings’

Condensed P ea rl B luing 
Sm all, 3 doz. box . . . .  2 55 
L arge, 2 doz. box . . . .  2 70

B R E A K FA S T FOODS  
Cracked W hea t, 24-2 4 60
C ream  of W h ea t . . . .  7 60 
P illsbu ry 's  B est C er’l 2 60 
Q uaker Puffed Rice . .  4 35 
Q uaker Puffed W h ea t 4 86 
Q uaker B rk fs t B iscu it 1 90
Q uaker Corn F lakes  . .  2 90
R alston  P u r in a  ..........  4 00
R alston  B r a n z o s .......... 2 20
R alston  Food, la rge  . .  8 80 
R alston  Food, sm all . .  2 30 
Saxon W heat Food . 4 80
Shred W h ea t B iscu it 4 60
T riscu it, 1 8 .......................2 25

Kellogg’s Brands 
T oasted Corn F lak es  4 20 
T oasted  Corn F lak es

Ind iv idual ..............  2 00
K rum bles ......................  4 20
(Crumbles, Indv...........  2 00
Biscuit ............................  2 00
D rinket ........................  2 60
P e a n u t B u tte r  ..........  2 65
B ran  ................................  2 60

BROOMS
F an cy  P a rlo r , 25 lb. 9 00 
P a rlo r, 6 S tring , 25 lb. 8 75
S tan d a rd  Parlo r, 23 lb. 8 50
Common, 23 lb ...................8 00
Special, 23 lb ...................... 7 25
W arehouse, 23 lb. . .  10 00

B R U 8H E 8
Scrub

Solid Back, 8 in .............. 1 60
Solid B ack, 11 in ..............1 76
P o in ted  E n d s ...............1 26

No. 2 
No. 1 
No. 1

Stove
1 00
1 54
2 9S

Shoe
No. 1 ...................
No. 2 ...................
No. 2 ...................
No. 4 ..................

1 00 
1 30 
1 70 
1 00

B U T T E R  COLOR  
Dandelion, 25c size . .  2 00

M ackerel
M ustard , 1 lb.....................1 80
M ustard , 2 lb.....................2 80
Soused, 1% lb................... 1 60
Soused, 2 lb..................... 2 76
Tom ato, 1 lb .....................
Tom ato, 2 lb.....................

M ushroom s
B uttons, %s ..............  @30
B uttons, 1b ................... @50
H otels, Is  ..................... @44

Plums
P lum s ............ .. 2 5003 00

P ears  In Syrup 
No. 8 can  pe rdz. 8 25@2 76

p eas
M arrow fat ......... 1 7501 85
E arly  Ju n e  . . . .  1 9002 10
E arly  Ju n e  s lftd  2 15@2 80

Peaches
P ie  ................................
No. 10 size can  pie @6 00

Pineapple
G rated , No. 2 ..............  2 86
Sliced No. 2 E x tra  . .  2 90

Pumpkin
Good ................................  1 3 0
F an cy  ............................... 1 65
No. 1 0 .................................4 60

Raspberries
No. 2, B lack Syrup  . .  3 00
No. 10, B lack  ............  12 60
No. 2, Red P reserved  
No. 10, Red, W a te r  . .  14 00 

Salmon
W arrens, 1 lb. T a ll . .  3 65 
W arrens, 1 lb. F la t  . . 8 76
Red A laska  ..................  2 85
M ed. R ed A laska  . . . .  2 60 
P in k  A laska  ..............  8 20

Sard ines
D om estic % s ..............  6 75
D om estic, % M u sta rd  6 50 
Dom estic, % M u sta rd  6 80
N orw egian, % s . . . .  16018 
Po rtuguese , H a  . . . .  80035

S auer K ra u t
No. 3, cans  ..................  1 46
No. 10, c a n s .....................

Shrimps
D unbar, la  doz. . . . . . .  1 20
D unbar, l% s  do*. . . . .  8 40

Strawberries
S tan d ard  ......................  2 20
F ancy  ............................. 2 20

T om atoes
No. 2 ...................................1 45
No. 3 ................................  1 80
No. 10 ..............................  6 76

CATSUP
Van C am p's, % p in ts 1 80
V an C am p 's  p in ts  . . . . 2 70

C A N D LE S
Paraffine, 6 3 .....................16
Paraffine, 12s ..............  16
W ic k in g ........................... 40

C A N N E D  GOOD8 
Apples

3 lb. S tan d a rd s  . . . .  @1 46 
No. 10 ....................  O i  00

C H E E S E
P eerless  ................... @37
B rick  ......................  @33
L eiden ................  0
Lim  bu rger ........... 0
P ineapple  ............  @
E dam  ................... 0
Sap Sago ............. 0
Swiss, D om estic 0

Blackberries
2 lb ...........................
S tan d a rd  No. 10 . .  ..12  50

Bean*
B aked ................ 1 25 0  2 86
Red K idney . . . . 1 2601 as
S t r i n g ................... 1 90«  2 60
W ax  ................... 1 8002 66

B lueberries
S tan d a rd  .............. . . .  0
No. 10 .................. . .  0 11  66

C lam s
L ittle  N eck, 1 lb.

Clam Beulllon
B u rn h am ’s  % pL . . . .  2 26
B u rn h am 's  p ts . . ......... 1 75
B urnham ’s  q ts . . ........  7 66

Corn
F a ir  ........................ ........  1 85
Good .................... ........  2 15
F an cy  , , .... ........... ........  2 20

Hom iny
S tan d ard  ............ ........  1 26

L obster
% lb. .................... ........  2 10
% lb ......................... ........  8 35
P icn ic  F la t  ........ ........  8 76

C H E W IN G  GUM
A dam s B lack J a c k  . . . .  70
B eem an’s  P epsin  ........... 70
B eechnut ........................... 75
D oublem int ....................... 70
F la g  Spruce ......................... 70
Ju icy  F ru it  ....................... 70
Spearm in t, W rig leys . .  70
Y ucatan  ............................. 70
Zeno ...................................   70

C HO CO LATE  
W alte r B ak er A  Co.

G erm an 's  Sweet ..........
P rem ium  ...................   25
C aracas ............................. 28

W alte r  M. Low ney Co.
P rem ium , Ms ................... 25
P rem ium , H i  ................. 26

CIGARS
P e te r  Dornbos B rands  

Dornbos Single B ndr. 48 00 
D ornbos P erfec to  . .  42 50
V an D am , 6o ............. 87 50
V an  D am , 6 c ............... 42 60
V an  D am , 7 c ............... 60 00
V an  D am , 10c ........... 70 00

N ational G rocer Co. B rands
A ntonella C igars, 50

foil ............................ 37 50
A ntonella  C igars, 100

foil ............................ 37 50
A ntonelia  C igars,' 25

t i n s ............................ 37 50
E l R ajah , D iplom at-

icas, 100s ....................7 00
E l R a jah , corona, 50

p er 100 .................  7 75
E l R ajah , E picure, 50

per 1000 ................ 74 00
E l R ajah , E picure, 25,

p e r 100 .................. 8 30
E l R ajah , A rk , 50,

n e r 100 .................. 7 30
E l R ajah , P res iden t,

50, p e r 100 .................10 00
C'din, M onarch, 50,

wood, p e r 100 . . . .  5 00
Odin, M onarch, 25 tin  5 66 
M ungo P a rk , 2500 lo ts  67 20 
M ungo P a rk , 1000 lo ts  68 87 
M ungo P a rk , 500 lo ts  70 56 
M ungo P a rk , less th a n

500 ..........................  73 00
M ungo P a rk , 25 wood 73 6o

Johnson  C igar Co. B rands  
D u tch  M aste rs  Club 87 50 
D utch  M aste rs  Banq. 87 50 
D utch  M aste rs  Inv . 87 50 
D u tch  M aste rs  P an . 75 00 
D u tch  M as te r G rande 75 6o 
D u tch  M as te r Special 70 00
E l F o r t a n a ................... 47 00
Gee J a y  ....................... 43 00
D utch  M asters  Six 56 6o 
D utch  M aste rs  H and

M ade ........................... 48 00
D utch  M aste rs  B aby

G rand  ........................  43 00
L ittle  D utch  M aste rs  36 50 
S. C. W , new size ..36 50 
D u tch  M aste rs  Sec

onds, new  size . . . .  43 00

W orden G rocer Co. B rands
B oston S tra ig h t . . . .  45 00 
T ran s  M ichigan . . . .  46 00
C ourt R oyal ..............  50 00
H exam eter's  C ham 

pion ............................. 48 00
Iroquois ....................... 47 00
Q ualex ........................... 48 00
L a  Q u a la t in c ia ..........  73 00
W orden 's  H an d  M ade 37 60
B. L .................................  45 00
Royal M ajor ............... 47 00
L a  V alla R osa  ..........  83 00
L a  V alla R osa, K ids 47 00
V alla G rande ............. 49 00
K uppenheim er, No. 2 46 00 
F ir s t  N a tio n a l ........... 33 00

C LO TH E S  L IN E
P or dos.

No. 40 T w isted  C otton 3 00
No. 50 T w isted  C otton 2 60
No. 60 T w isted  C otton  8 00
No. 80 T w isted  C otton  8 25
No. 50 B ra ided  C otton 2 60
No. 60 B raided  C otton  8 00
No. 80 B ra ided  C otton 8 60
No. 60 Sash  Cord . . . . 8 40
No. 60 S ash  Cord . . . . 4 00
No. 60 J u t s  ................... 1 75
No. 73 J u ts  ................. 2 00
No. 60 S i s a l .................. 1 26

G alvanized W ire
No. 20, each  lOOfL long 1 60
No. 19, each  100ft- long 2 10
No. 20, each  166ft lo o s  1 66
No. 16, each  160ft long 2 16

COCOA
B ak er’s  ............................ . 89
B unte , 10c s ise  ............. .  88
B unte , % lb. ............. 2 30
B unte , i  lb ..................... 4 60
Cleveland ...................... . 41
Colonial, %■ ............ . .  26
Colonial, % s ................... .  22
E pps ............................. . .  42
H ersh sy ’s  % s ............... . .  82
H ersh ey 's  % s ............... . .  20
H uyler ............................... .  so
Low ney, % s ................... . .  28
Low ney, % s ................... . .  87
Low ney, % s ................ , . .  87
Low ney, 6 lb. c an s  . . . .  27
V an H outen , % s . . . . . . .  12
V an H outen , % s ......... . .  18
V an H onten , % s .......... . .  86
V an H outen , I s ........... . .  66
W an -E ta  ........................ . 26
W ebb ................................, .  83
W ilbur, % s ................... . .  28
W ilbur, % • ................... . .  63

COCOANUT
%s, 6 lb. case  .........   88
Ms, 5 lb. case  ..............  87
Ms, 15 lb. case  ............  36
Ms, 15 lb. case ............  35
Ms & Ms, 15 lb. case  35%
6 and  12c pails ..........  4 35
Bulk, pails  ..................... 28
Bulk, b a rre ls  ................... 26
70 8c pkgs., p e r case  4 25 
70 4 oz. pkgs., p e r case  4 80 
B akers C anned, doz. 1 20

C O FFE E S  ROASTED
Rio

Common ....................... 27%
F a ir  ................................. 28%
Choice ............................  29%
F ancy  ............................. 30%

Santo*
Common ........................  32
Fte.tr ............................. . 33
Choice ........................... 34
F an cy  ............................  35
P eab erry  ......................  34

Maracaibo
F a ir  ................................  36
Choice .......... ................. 38

Mexican
Choice ............................  36
F ancy  ............................  38

Guatemala
F a ir  ................................  38
F ancy  ............................  40

Java
P riv a te  G row th ........... 38
M andling ....................... 40
A nkola ........................... 40

San Salvador 
Good ............................... 36

Mocha
S hort B ean  ..................  50
Long B ean  ................... 50

Bogota
F a ir  ..............................  40
F an cy  ............................. 42

Package Coffee
N ew  Y ork B asis  

A rbuckle ....................  32 00

McLaughlin’s X X X X  
M cL aughlin’s  XX X X  p ack 
age coffee is sold to  re ta il
e rs  only. M ail a ll o rde rs  
d irec t to W . F . M cL augh
lin  & Co., Chicago.

Extracts
H olland, % g ro ss  bxs. 1 30
Felix , % g ross ..........  1 15
H um m el’s  foil, % gro . 85 
H um m el’s  tin , % grò. 1 43

C O N DEN SED  M IL K  
C arnation , Tall, 4 doz. 6 60 
C arnation , Baby, 8 doz. 5 95
P e t, T a ll ....................... 6 35
P e t, B aby ......................  4 30
V an Cam p, T all .......  6 25
V an Cam p, B aby . . . .  4 30

M IL K  COM POUND
H ebe, Tall, 6 doz.......... 5 00
H ebe, Baby, 8 doz. . .  4 76

CO NFECTION ERY  
S tick  C andy P a ils

H orehound  ..................... 26
S ta n d a rd  ......................... 25

C ases
J’um bo ........................  26

Mixed C andy
P alls

B roken ............................  25
C ut L oaf ......................... 25
G rocers ............................. 20
K in d e rg a rten  ................  22
L ead er ..............................  26
N ovelty  ............................. 26
P rsm lo  C ream s ............  26
R oyal ................................  24
X L  O ............................... 22

Specialties P a ils
A uto  K isses (b ask e ts) 26 
B onnie B u tte r  B ite s . .  32 
B u tte r  C ream  C orn  . .  32 
C aram el Bon Bona . .  82 
C aram el C roquettes  . . 3 0  
C ocoanut W affles . . . .  28
Ooffy Toffy ....................  20
Fudge, W aln u t ............  22
Fudge, Choc. P e a n u t 28 
C ham pion Gum  D rops 25 
R asp b erry  Gum D rops 25 
Iced O range Jellies  . .  27 
I ta lian  Bon Bona . . . .  27 
AA Licorice D rops

6 lb. box ................... 2 25
Lozenges, P ep ..............  29
Lozenges, P in k  ......... 29
M anchua ....................... 27
M olasses K isses,

B ask e ts  ................... 26
N u t B u tte r  P u ffs  . . .  20

C hocolates P a lls
A ssorted  Choc................. 32
A m azon C aram els . . . .  30
C ham pion ........................ 28
Choc. Chips, E u rek a  35 
K londike C hocolates 35
N abobs ............................  35
N ibble S ticks, box ..2  26
N u t W afe rs  .................... 85
Ocoro Choc. C aram els 34
P e a n u t C lu s t e r s ............. 40
Q u in te tte  ........................  32
R egina ...............................27

Pop Corn Goods 
C rack e r-Jack  P rize  . .  5 00 
C heckers P rize  .............5 00

Cough Drops
Boxes

P u tn am  M enthol . . . .  1 60 
S m ith  B ros.....................  1 50

COOKING COMPOUNDS 
Crlseo

36 1 lb. cans ............... 10 36
24 1% lb. cans  .............10 35
6 6 lb. cans  ................... l6  35
4 9 lb. c an s  ...............10 35

Mazola
P in ts , tin , 2 doz...........8 00
Q uarts , tin , 1 doz. . . .  7 50 
% gal. tin s , 1 doz. ..14  25 
GaL tin s, % doz...........13 80
5 Gal. tin s , 1-6 doz. ..20  50

CREAM TARTAR
B arre ls  o r D rum s ......... 78
Boxes ................................... 80

D R IE D  F R U IT S  
Apple«

E v ap ’ed, Choice, blk @17 
E vap 'd  F an cy  b lk ..  0

Apricots
C aliforn ia  ..................... @23

Citron
C aliforn ia  ......................  @45

C u rran ts
Im ported , 1 lb. pkg. . .
Im ported , bu lk  ...............

P eaches
M uirs—Choice, 25 lb. ..19  
M uirs—F ancy, 25 lb. . .  
Fancy , 48 11 oz. pkgs. 6 60 

Peel
Lem on, A m e r ic a n ...........20
O range, A m erican  . . . .  82

R aisins
C luster, 20 c a rto n s  . . .  
Loose M uscatels, 4 Cr. 
Loose M uscatels, 8 Cr. 11 
L . M. Seeded 1 lb. 18018%

C aliforn ia  P ru n es  
90-100 25 lb. boxes ..@ 12 
80- 96 25 lb. boxes . .
70- 80 25 lb. boxes ..@ 16% 
60- 70 26 lb. boxes ..@ 17% 
50- 60 25 lb. boxes ..@ 18% 
40- 50 25 lb. boxeB . .
30- 40 25 lb. boxes ..@ 19%

FARINACEOUS GOOD« 
B eans

C alifo rn ia  L im as . . . .  10 
Med. H and  P icked  . .  9 
B row n, H o l la n d ...........

F a rin a
25 1 lb. packages . . . .  2 55
Bulk, p e r  100 lbs..........

O riginal Holland R usk 
P acked  12 ro lls to  co n ta in er 
8 co n ta in ers  (36) ro lls 4 32 

H om iny
Pearl. 100 lb. sack  . . . .  6% 

M acaroni
Dom estic, 10 lb. box . . 1  10 
Domestic, broken  bbls. 8% 
S k in n er’s  24s, case  1 87% 

P earl Barloy
C h este r ........................... 4 65
P o r t a g e .............................

P eas
G reen, W isconsin, lb. 8
Split, lb ...............................  8

Sago
E a s t In d ia  ....................... 16
G erm an, sacks  ...............  15
G erm an, broken pkg. 

Tapioca
Flake, luO lb. sacks  . .  16 
P earl, 100 lb. sacks  . .  16% 
M inute, S u b stitu te , 8 

os., 8 dos....................8 56

FISH IN G  TA CK LE 
C otton L ines

No. 2. 15 fe e t . . . . . . . . .  10
No. 8, 15 fe e t .................. 11
No. 4, 15 fe e t ..................  12
No. 5, 15 fe e t ..................  14
No. 6, 16 fee t ..................  16

L inen L ines
Sm all, p e r 100 fe e t . . . .  60 
M edium , p e r 100 fe e t . .  55 
L arge , p e r  100 fee t . . . .  65

F loa ts
No. 1%, p e r  dosen  . . . .  IS
No. 2, p e r  dosen  ........... 16
No. 8, p e r  dosen  ...........SO

Hooks—Kirby
Size 1- 12, per 100 . . . . . .  8
Size 1-0, per 100 . . . . . . .  •
Size 2-0, per 100 . . . . . .  10
Size 3-0, per 100 . . . . . . .  11
Size 4-0, per 100 . . . . . . .  14
Size 6-0, per 106 . . . . . . .  16

Sinkers
No. 1, p e r g ross . . ___60
No. 2, p e r g ross . . ___60
No. 3, pe r gross . . . . . .  65
No. 4. p e r g ross . . ___ 75
No. 5, p e r g ross . . ___ 80
No. 6, p e r gross . . . . . .  90
No. 7, p e r g ross . . . . . 1  25
No. 8, pe r gross . . . . . 1  65
No. 9, p e r g ross . . . . . 2  40

FLAVORING EXTRACTS
Jen n in g s  D C B rand 

P u r s  V an ila
T erpenelaas
P u re  Lem on

P e r Dos.
7 D ram  15 C e n t ........... 1 26
1% Ounce 20 C ent . . 1 80
2 Ounce, 35 C en t . . . . 2 70
2% Ounce 35 C ent . . 2 85
2% Ounce 45 C ent . . 8 10
4 O unce 55 C ent . . . . 5 20
8 Ounce 90 C ent . . . . 8 60
7 D ram  A ssorted  . . . . 1 25
1% Ounce A sso rted  . . 2 00

Moore’s D U Brand
P e r  Doz.

1 oz. V anilla  15 C ent 1 25 
1% oz. V anilla  25 C ent 2 00 
3 oz. V anilla  35 C ent 8 00 
1 oz. Lem on 15 C ent 1 25 
1% oz. Lem on 25 C ent 2 00 
3 oz. Lem on 35 C ent 8 00

FLO U R  A N D  F E E D  
Valley C ity  M illing Co.

Lily  W h ite  ................... 14 35
G raham  25 lb. p e r cw t. 6 20
R ow ena B olted  M eal,

25 lbs., p e r cw t..............6 70
Golden G ranu la ted  M eal,

25 lbs., p e r cw t..............4 80
R ow ena P a n cak e  6 lb.

p e r cwL ................... 6 20
R ow ena B uckw heat

Com pound ................. 6 20
R ow ena C orn F lour,

W atso n  H igg ins  M illing 
Co.

N ew  P erfection , % s . .  14 35
W orden G rocer Oe. 

Q uaker, % s p a p e r  . .  11 76

K ansas H ard  W h ea t 
W orden G rocer Co. 100% .

A m erican  Eagle , %s 14 40 
A m erican  Eagle , %s 14 20 
A m erican  Eagle , % s 14 20

Spring  W h ea t 
W orden G rooer Co. 

100%.
W ingold, %s F ey  P a t  11 85 
W ingold, %'S P a p e r  14 00 
W ingold, % s P a p e r  13 80

Meal
Bolted ............................. 4 60
Golden G ranu la ted  . .  4 80

W h ea t
R ed ....................   2 60
W h ite  ............................... 2 58

Oats
M ichigan C a r lo t s ........... 74
L ess th a n  carlo ts  ......... 78

Corn
C arlo ts  ..........................  1 85
L ess th a n  carlo ts  . . . .  1 87

H ay
C arlo ts  ........................... 38 40
L ess th a n  ca rlo ts  . . .  40 42

F«sd
S tree t C ar F eed  . . . .  68 00 
No. Corn & O at Fd . 68 00
C racked Corn ...............71 00
C oarse Corn M eal . . .  71 00

F R U IT  JARS  
M ason, p ts ., p e r gro. 7 60 
M ason, q ts ., p e r gro. 8 00 
M ason, % gal. p e r  g r. 10 35 
M ason, c an  tops, gro. 2 80

GELATINE
Cox’s, 1 dos. la rg e  . . .  1 45 
Cox’s, 1 doz. sm all . .  90
K nox’s Sparkling , dos. 1 96 
K nox’s  A cldu’d  do*. „ I N
M inute, 1 doc. ........... l  25
M inute, 8 do x  ........... 8 75
N elson’s  ...........    1 SO
Oxford ........................... 7§
P lym outh  Rock, Phos. 1 56 
P lym ou th  Rock, Piala 1 66 
W au k esh a  ....................  1  t$

HERBS
Sage ................................... i s
H ops ................................... 16
Laurel Lsavss . . . . . . . . .  26
Benna Leave* ...........   sg
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H ID ES AND PE L T S  
Hide*

Green. No. 1 ................. 22
Green, No. 2 ................  21
Cured. No. 1 ................ 24
C ured. No. 2 ................  23
C alfskin, g reen , No. 1 40 
Calfskin, green , No. 2 38% 
C alfskin, cured , No. 1 45 
CalfBkin, cured, NO. 2 43%
H orse, No. 1 ................. 8 50
Horse', No. 2 ................  7 50

P aita
Old W o o l ...................76@2 00
L am bs ................... 50@1 00
S hearlings ............  50@1 00

Tallow
P rim e  ......................... @09
No. 1 .......   @08
No. 2 ....................... @07

Wool
U nw ashed, med. . .  @45
U nw ashed, f in e  . . . .  @37

HONEY
A. G. W oodm an 's  B rand.
7 os., p a r dos...................
16 os., p e r doz.................. 4 80

HORSE RADISH 
P a r  dos. ............................  90

JE L L Y
101b. K ariakin, p e r pall 1 40 
301b. pails, p e r pa il . .  2 60

JE L L Y  GLASSES s  P
8 os. capped In bbls.,

p e r doz.............................  40
M A PLEIN E

2 os. bottles, p e r doz. 3 00 
1 os. bo ttles , p e r doz. 1 75 
16 oz. bo ttles , p e r dz. 16 50 
32 oz. bottles, p e r dz. 30 00.

M INCE M EAT 
P e r case  ...................... 4 19

M OLASSES 
New O rleans

F an cy  Open K e ttle  . . . .  68
Choice ................................. 58
Good ................................
S tock .............................

H a lf b a rre ls  5c e x tra
Red H en, No. 2 ...........2 75
Red H en. No. 2% . . . .  3 35
R ed H en, No. 5 ___  3 25
Red H en, No. 10 . . . .  3 15 
Uncle Ben, No. 2 . . . .  2 75 
Uncle Ben, No. 2% . .  3 35 
Uncle Ben, No. 5 . . . .  3 25 
U ncle Ben, No. 10 . . .  3 15 
G inger Cake, No. 2 . . .  3 10 
G inger Cake, No. 2% 4 00
G inger Cake, No. 6 . .  3 90 
O. & L. Open K ettle ,

No. 2% ......................  6 60
M USTARD

% lb. 6 lb. box . . . . . . .  SO

NUTS—W hole 
Almonds, T e rrag o n a  30 
B razils, la rg e  w ashed
F an cy  M ixed .......... ..
F ilb erts , B arcelona . .  22 
P ean u ts , V irg in ia  . . .  13 
P eanu ts, V irginia,

R oasted  ..................... 15
P e a n u ts , S pan ish  . .  15
W alnuts C alifo rn ia  36@37 
W alnu ts, F ren ch  ..........

Shelled
A lm o n d s ...........................65
P eanuts, Spanish,

10 lb. box ..........  1 85
P eanuts, Spanish,

10 lb. bbl...................  16%
P eanuts, Spanish,

200 lb. bb l................ 16
P ecan s  ......................  1 50
W aln u ts  ......................... 90

OLIVES
Bulk, 1 gal. kegs . .  @1 60 
Bulk, 2 gal. kegs . .  @1 35 
Bulk, 5 gal. kegs . .  @1 30
Stuffed, 5 oz..................  1 25
Stuffed, 14 oz................... 3 00
P itted  (n o t stuffed)

14 oz............................... 3 00
M anzanilla, 8 oz...........1 45
Lunch, 10 oz..................... 2 00
Lunch, 16 oz..................... 3 25
Queen, M am m oth, 19

oz.................................... 5 50
Queen, M am m oth, 28

oz.....................................  6 75
Olive Chow, 2 doz. cs. 

p e r doz. ..................... 2 50

Small
B arre ls  ..........................  14 00
H alf b a rre ls  ..................  7 60
5 gallon kegs ..............  2 80

Gherkins
B arre ls  ..........................  26 00
H alf b a rre ls  ................  13 00
6 gallon kegs ..............  4 50

Sweet Small
B arre ls  .........................  28 00
5 gallon kegs ............. 5 00
H alf b a rre ls  ................  1* 60

SALAD D RESSING

Colum bia, % p in t . . . .  2
Columbia, 1 p in t ........ 4
D urkee’s  large, 1 doz. 5 
D urkee’s m ed., 2 doz. 5 
D urkee’s  P icnic , 2 doz. 2 
S n ider’s, large, 1 doz. 2 
Snider’s, sm all, 2 doz. 1

P IP E S
Clay, No. 216, p e r box 
Clay, T . D. full oount 
Cob, 3 doz. In box . . 1 25

P LA Y IN G  CARDS  
No. 90 S team boa t . . . .  2 25 
No. 808, B icycle . . . .  8 60 
P e n n a n t ....................... 3 25

POTASH
B ab b itt’s, 2 doz................ 2 75

PR O VISIO N S  
Barreled Pork  

C lear B ack  . .  54 00@56 00 
S h o rt C u t Clr. 51 00@52 00 
B risket, C lear 55 00@66 00
P i g .................................
C lear Fam ily  ............. 48 40

Dry Salt 
Bellies . . .

Meats
31 00@82 00

L ird
P u re  In tie rce s  32% @33 
Com pound L ard  24 @24% 
80 lb  tu b s  . . .a d v a n c e  % 
60 lb. tu b s  . . .a d v a n c e  % 
60 lb. tu b s  . . .a d v a n c e  % 
20 lb. pa lls  . . .a d v a n c e
10 lb. pa ils  . . .a d v a n c e
5 lb. 
3 lb.

pails
pails

.advance

.advance

Smoked Meats
35 @86 
84%@85

41 @42 
@27

04 0  
@52 
@28 @12

. .  18

S A LE R A TU S

Packed  r Q 
A rm  and  H am m er 
W yandotte, 100 %s

in box 
3

S ' L SODA
G ranulated , bbls...........1
G ran u le ’ed, 100 lbs. cs. 2 
G ranu la ted , 363 pkgs. 2

Washing Powders

Snow Boy, 100 pkgs. . .  3 75 
Snow Boy, 60 pkgs. . .  3 00 
Snow Boy, 24 pkgs. . .  4 75 
Snow Boy, 20 pkgs. . .  5 15

Soap Powders

Johnson’s F in e , 48 2 5 76
Johnson’s XXX 100 . .  6 76
R ub-N o-M ore ..............  6 00
N ine O’c lock  ............... 4 25
L au tz  N ap h th a , 60s . .  8 45 
O ak L ea f Soap Pow der,

24 pkgs..........................  4 75

Oolong
Form osa, M edium 
Form osa, Choice 
Form osa, F ancy  ,

40@45
45@50
55@75

English Breakfast
Congou,
Congou,
Congou,
Congou,

M edium . .  
Choice . . . .  
F an cy  . . . .  
She. F ancy

40@45 
45@50 
50 @60 
60@80

W R A P P IN G  PA PER  
F ibre, M anila, w hite  5% 
F ibre, M anila, colored
No. 1 F ib re  ..................  7%
B utchers ' M anila  . . . .  6%
K ra ft ..............................  11%
W ax B u tte r, sh o rt c ’n t 20 
P a rch m ’t  B u tte r, rolls 32

Ceylon
Pekoe, M edium . .
D r. Pekoe, Choice 
F lo w e r/ O. P . F an cy  56@60

T W IN E

40@46
46@48

Y E A 8T  CAKE
M agic, 3 doz. ..............
Sunlight, 3 dos..............
Sunlight, 1% doz..........
T e a s t Foam . 3 dos. . .  
T e a s t Foam , 1% dos.

P E TR O L E U M  PRODUCTS  
Iron  B arre ls

P e rfec tion  ..................... 12.7
Red C row n G asoline 23.7 
G as M achine G asoline 44.2 
V. M. & P . N a p h th a  23.7 
C apitol Cylinder, Iron

B bls.................................  39 8
A tlan tic  Red Engine,

Iron  B bls......................  24.8
W in te r B lack, Iron

Bbls................................  14.3
Polarine, Iro n  Bbls. . .  44.8

P IC K LE S
Medium

B arre ls, 1,200 co u n t 12 00 
H alf bbls., 600 coun t 6 50 
5 gallon kegs .......... , ,  8 00

H am s, 14-10 lb.
H am s, 16-18 lb.
H am s, 18-20 lb.
H am , d ried  beef

C aliforn ia  H am s 26 
P icnic  Boiled

H am s ..............  88
Boiled H am s . .  61 
M inced H am s . .  22
Bacon ................... 89

S ausages
Bologna .................... .
L iv er ............................... 12
F ran k fo rt ...................   19
P o rk  ....................... 14@16
V eal ................................. 11
T ongue ........................  11
H eadcheese ................... 14

B e d
B oneless ......... 26 00@27 00
Rum p, new  . .  80 00 @81 00

P ig 's  F ee t
% bb ls .................................... 1 76
% bbls., 40 lbs........................3 40
% bb ls ..................................... 9 00
1 bbl................................. 16 0«

T ripe
K its, 15 lbs........... : _____  90
% bbls., 40 lb s ........................1 60
% bbls., 80 lbs............... 3 00

C asings
Hogs, p e r  lb .................66@56
Beef, round  se t . . . .  19® 20 
Beef, m iddles, s e t . .  45@55 
Sheep ..................  1 15@1 35

Uncolored O leom argarine
Solid D a iry  ..............  28@29
C ountry  Rolls ............ 80@31

C anned M eats 
Red Crown B rand

Corned B eef ................ 5 00
R oast B eef .................. 4 75
R oast M utton  ..............  4 20
V eal L oaf ....................  1 40
V ienna Sty le Sausage 1 40
Sausage M eat .......... .... 3 65
P o tted  M eat ...................57%
Deviled M eat ................. 57%
G erm an Deviled H am  3 00
H am b u rg  S teak  and

Onions .................... 1 70
Corned B eef H ash  . .  1 70
Cooked B ra in s  ...............3 10
Cooked L unch  Tongues 3 35 
Cooked Ox T ongues .15 55 
Chili Con C arne . . . .  1 80 
Sliced Bacon, m edium  3 35 
Sliced Bacon, la rg e  . 5 65 
Sliced Beef, 2% oz. . t  80 
Sliced Beef, 3% oz. 8 26 
Sliced Beef, 5 oz. . . .  8 00 
Sliced Beef, 7 oz. . . .  3 90 
Sliced Beef, tin , 3% oz. 2 25 
Sliced Beef, tin , 7 oz. 3 90

PIC S
F an cy  ......................  @10%
Blue R ose ..........  9%@ 9%
Broken ........................

ROLLED OATS
M onarch, bbls...............  8 00
Rolled Avena, bbls. . .  8 25 
S teel Cut, 100 lb. sks. 5 no 
M onarch, 90 lb. sks. 4 00 
Q uaker, 18 R egu lar . .  1 85 
Q uaker, 20 F am ily  . .  6 20

SALT 
S olar Rock

56 lb. sacks ....................  52
Common

G ranulated , F ine  . . . .  2 10
M edium. F ine  ..............  2 20

SALT FISH 
Cod

L arge, W hole ..........  @14%
Small, whole ..........  @14
S trip s o r bricks . .  20®23 
Pollock ........ .............. @14

H olland H erring
S tandards , bbls...........
T. M., bbls. ................
S tandard , kegs  ..........
T. M. kegs ................

M arring
Full F a t  H erring , 868

to  400 c o u n t ..........
Spiced, 8 lb. pa lls  ......... M

T ro u t
No. L  100 lb s ...............
No. 1. 40 lbs...................
No. 1, 10 lb s ..................
No. 1, 8 lbs......................

M ackerel
M ess, 100 lb s ............... 28 00
Mess, 50 lbs..................... 18 25
M ess. 10 lb s ..................  2 95
M ess, 8 lbs. ..............  2 80
No. 1, 100 lbs............... 24 00
No. 1, 60 lbs...............  12 76
No. 1, 10 lb s ......................2 80

L ake  H erring  
8 lbs..................................

S E E D «
Anise ................................  45
C anary , S m yrna  ..........  20
C araw ay  ..........................  85
Cardom on, M alab a r 1 26
C elery ..............................  66
H em p, R u ssian  ........... 12
M ixed B ird  ................... 12%
M ustard , w h ite  ............  40
Poppy  ............................. 80
R ape ..................................  16

SHOE BLACKING 
H andy  Box, la rg e  8 de. 8 60 
H andy  Box, sm all . .  1 88 
B lxby’s Royal Polish  1 20 
M iller’s Crown P o lish  90 

SN U F F
Sw edish R apes, 10c 8 fo r  64 
Swedish Rapee. 1 1b. g ls 60 
N orkoplng, 10c, 8 fo r ..64 
N orkoping, 1 ih. g lass  . .  60 
Copenhagen, 10c. 8 fo r 64 
Copenhagen. 1 lb. g lass  60

SOAP
Jam es  S. K irk  A Com pany 
A m erican Fam ily , 100 6 00 
J a p  Rose. 50 cakes . .  4 00 
K irk ’s W hite  F lak e  . .  5 40

L au tz  Bros. A Co.
Acme. 100 cakes ___ 5 00
B ig  M aste r 100 blocks 6 00 
Climax, 100s and  120s 5 00 
Queen W hite , 100 cks. 5 00 
O ak L eaf. 100 cakes . .  5 00 
Queen Anne. 100 cakes 5 00 
L a u tz  N aph tha, 100s 5 90

Old D utch  C leanser, 
100a .......... ..................

Bl Carb,
SODA  

Kegs .

SPICES  
W hoto Splc 

Allspice, J am a ic a  
Allspice, Ig. G arden  @11 
Cloves, Z anzibar . .  @42 
C assia, C an ton  . . . .  @28 
C assia, 5o pkg. doz. @88 
Ginger, A frican  . . . .  @18 
Ginger, Cochin . . . .  @80
M ace, P e n a n g ..........  @90
Mixed, No. 1 ........... @17
Mixed, No. 2 ............  @16
Mixed, 6o pkgs. dz. @45 
N utm egs, 70-8 . . . .  @50 
N utm egs. 106-110 . .  @45
Pepper, B lack  ......... @27
P epper, W h ite  ........  @40
Pepper, C ayenne . .  @22 
P ap rik a , H u n g arian

P u re  G round In Bulk 
Allspice, J am a ic a  . .  @16 
Cloves. Z anzibar . .  @50 
C assia, C anton  . . . .  @82 
G inger, A frican  . . . .  @25
M aee, P en an g  ........  @1 00
N utm egs .......... .. @45

e 00 C otton, 3 ply  cone . . . . 55
Cotton, 3 ply balls . . . . 56

2 90 H em p, 6 p l y .................... . 25

00
V IN E G A R

4 W h ite  W ine, 40 g ra in 20
W hite  W ine, 80 g ra in 26
W h ite  W ine. 100 g ra in 29

3% O akland V inegar & Pickle
Co.’s B rands

O akland apple c ider . . 85
Blue R ibbon Corn . . . . 25
O akland w hite  ptcklg 20

212 P ack ag es  no charge.

Y E A 8 T —COM PRESSED  
Flelschm an, per doz. . .  24

SPECIAL 
Price Current

A X L E  GREASE

P epper, B lack
Pepper, W h ite  ........
Pepper, C ayenne . .  
P ap rik a , H u n g arian

@28

@80
@48

STARCH
Corn

K lngsford , 40 lbs. . .  
M uzzy, 48 lib . pkgs.

Klngsford
Silver G losa  40 lib . 

Gloss
Argo, 48 8c pkgs. . . .  
S ilver Gloss, 16 Bibs. 
S ilver Gloss, l2  61bs.

K
. »%
8 40 

. •% 

. 2%
Muzzy

48 lib . packages  ..........  2%
16 81b. packages ..........  2%
12 61b. packages  ..........  9%
60 lb. boxes .......... 6%

P ro c to r & G am ble Co.
L enox ............................  5 50
Ivory . 6 oz..........................6 25
Ivory, 10 oz.................... 10 40
S ta r 5 00

•Y R U P t
Corn

B arre ls  ..............................  76
H alf b a rre ls  ..................  81
Blue K aro , No. 1%,

2 doz................................ 3 20
Blue K aro , No. 2, 2 dz. 3 70
Blue K aro, No. 2%, 2

doz................................  4 80
B lue K aro , No. 5, 1 dz. 4 80
Blue K aro  No. 10%

doz................................... 4 55
R ed K aro , No. 1%, 2

doz................................... 3 35
R ed K aro , No. 2. 2 dz. 4 15
Red K aro, No.2%, 2 dz. 5 10
Red K aro , No. 5, 1 dz. 5 00
Red K aro , No. 10 % 

doz................................... 4 75

Purs Cans
F a ir  ..................................
Good .................................

W IC K IN G
No. 0. p e r  g ross ............  60
No. 1, p e r gross ............  70
No. 2, p e r g r o s s .......... 1 00
No. 3, p e r g r o s s .......... 1 75

W O O D ENW AR E
Baskets

B ushels, w ide band,
w ire  handles ............  2 15

B ushels, w ide band,
wood hand les .......... 2 25

M arket, drop  hand le  . .  85 
M arket, single hand le  90
Splint, la rg e  .............. 8 00
Splint, m edium  .........  7 25
Splint, sm all .............  6 76

B utter Plates 
W ire E nd

% lb., 250 in c ra te  . . . .  56
1 lb.. 250 in  c ra te  ........ 65
2 lb., 250 in  c ra te  .......... 75
3 lb., 250 in  c ra te  .......... 90
6 lb., 250 In c ra te  -----1 25

Churns
B arrel, 6 gal., each  . .  2 40 
B arrel, 10 gal. each  . .  2 55

Clothes Pins 
Round Head

4% inch, 5 gross . . . .  1 50 
C artons, 20-36s, b o x .. 1 70

Egg Crstse and Fillers 
H um pty  D um pty, 12 d a  24
No. 1 com plete ............... 60
No. 2 com plete ............... 40
Case, m edium . 12 s e ts  1 80

Fauoets
Cork lined, 8 in ...................70
Cork lined, 9 In..................80
Cork lined, 10 in .................00

Mop Sticks
T ro jan  sp ring  . . . . . . . .  1 60
Eclipse p a te n t sp ring  1 60
No. 1 common ..........  1 60
No. 2, p a t. b ru sh  hold 1 60
Ideal. No. 7 ..................  1 60
12oz. co tton  mop heads 3 10

Palls
10 qt. G alvanized . . . .  3 40 
12 q t. G alvanized . . . .  3 75 
14 q t. G alvanized . . . .  4 25 
F ib re  ..............................  9 75

Sw ift &  Com pany 
S w ift’s P ride, 100, 8 oz. 5 50 
W hite  L aundry , 100 8

oz....................................  5 65
W ool, 24 bars , 6 oz. . .1 4 0  
W ool. 100 bars, fi oz. 6 00 
W ool, 100 bars , 10 oz. 10 00 
Classic, 100 b a rs , 8 oz. 5 25

T radesm an  C om pany 
B lack H aw k, one box 3 75 
B lack  H aw k, five bxs. 3 70 
B lack H aw k, ten  bxs. 3 65 

Box con ta in s 72 cakes. I t  
is a  m ost rem ark ab le  d ir t  
and g rease  rem over, w ith 
out In ju ry  to  th e  skin.

Scouring Pow ders 
Sapolio, g ross lo ts  . . . . 9  50 
Sapolio. h a lf gro. lo ts  4 85 
Sapolio. single boxes 2 40
Sapolio. hand ..............  2 40
Queen Anne, 30 cans 1 80 
Queen Anne, 60 cans  3 60 
Snow Maid- 30 cans  . .  1 80 
Snow M aid. 60 cans  . .  3 60

25 lb. palls, p e r dos. ..18  8(

KITCHEN
K L E N Z E R

BO can  cases, $4 p e r case

P E A N U T  B U T TE R

Toothpicks
Ideal 85

Traps
Mouse, wood, 4 holes . .  60 
Mouse, wood. 6 holes . .  70 
M ouse, tin , 5 holes . . . .  66
R at, wood ..........................  80
R at, sp ring  ...................... 76

T A B L E  SAUCES
H alford , la rg e  ..............  3 76
H alford, sm all ..........  2 26

T E A
Uncolored Japan

M edium  ...................  34@38
Choice ......................... 35@38
F an cy  ..................... 45@55
B ask e t-F ired  M ed’n. 
B ask e t-F ired  Choice 
B ask e t-F ired  F ancy
No. 1 NIbbs ................  @45
Siftings, bu lk  ...........  @21
Siftings, 1 lb. pkgs. @23

Gunpowder 
M oyune, M edium  .. 
M oyune, Choice . . . ,

Tube
1 F ib re  .................  42 00

No. 2 F ib re  ................  38 00
No. 3 F ib re  ................  33 00
L arg e  G alvanized . . .  12 00
M edium  G alvanized 10 00 
Sm all G alvanized . . .  9 00

Washboards
B an n er Globe .............. 4 75
B rass, Siingle ..............  6 25
Glass, Single ..............  5 50
Double P eerless  ..........  7 00
Single P eerless  ..........  6 25
N o rth e rn  Queen ........  6 00
U n iv e r s a l ........................  5 75

Window Cleaners
12 In................................... 1 #
14 In................................... 1 86
16 In................................... * 80

Bel-Car-M o Brand 
8 oz., 2 doz. in case ..3  00
12 oz. 1 doz. in case . .
24 1 lb. pails  ............. 5 60
12 2 lb. pails ............ 5 00
5 lb. pails, 6 in c ra te  5 85
10 lb." palls  ...................18%
15 lb. palls  ....................  18
25 lb. pails ....................  17%
50 lb. tin s  .....................17

BALT
Morton’s Balt

35@40
40@45

Younc Hyson
Choice ........................  35@40
Fancy ........................  60@60

13 in 
15 in  
17 
19

m.

W o o d  B o w l *
B u lle t ...............  1 90
B iittei ..............  7 00
B u tte r  ............  8 00
B u tte r  ...............11 00

P e r  case. 24 2 lbs. 
F ive case lota
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M aking Good Citizens of our Adopted 
Children.

W ritte n  fo r th e  T radesm an .
A series of questions asked of for

eign-born applicants for citizenship 
were brought to my atten tion  the o th 
er evening by a Judge who regularly 
asks them  of the aliens who come 
before him for naturalization. He 
seemed to think that any one .who 
could not answer a m ajority  of them  
satisfactorily  was not qualified to ex
ercise the rights and privileges of 
citizenship. Since then I have been 
asking various friends some of these 
questions.

H ere are a few of them :
Have you read the Constitution of 

the U nited States?
W hat are the essential differences 

between the Governm ent of the U n ’t- 
ed S tates and that of England, France, 
Germany, etc. (T his question varies 
w ith the nationality of the applicant).

W ho was the first President born 
in the U nited States?

W hat constitutes the Judicial D e
partm ent of the U nited S tates Gov
ernm ent, and how many judges does 
it include?

Repeat the pream ble of the United 
S tates Constitution.

R epeat the pream ble of the D eclara
tion of Independence.

W hat do they call the Legislature 
of the U nited States? Of your own 
S tate? Of your own county? Of 
your own city?

If you are naturalized, when and 
where will you cast your first vote? 
F o r w hat public officers will you 
vote? H ow  is each of the principal 
ones nom inated?

W hat is the term  of office of the 
President of the U nited States? Of 
the V ice-President? Of a United 
S tates Senator? Of a representative 
in Congress? O f the Governor of 
your State? Of the m ayor of your 
city? O f the alderm an of your ward?

Very, very few of the men—to say 
no thing of the women—to whom I 
passed on these questions, could an
sw er them. And the men, w ithout ex
ception. were Am erican-born, voters 
all, and m ost of them  had very dis
tinct and outspoken views about the 
ignorant foreign-born voters, and the 
peril to  our beloved institutions of 
adm itting  to  citizenship aliens who 
know  nothing of our Government. 
W ith  the exception of two lawyers, 
none of the men would say that they 
ever had read all of the C onstitution. 
N ot one person, man or woman, could 
repeat the pream ble; few had the 
slightest idea of its nature; only one 
or two could repeat even in substance 
the pream ble of the D eclaration of 
Independence. N ot one of all th at I

asked could answ er all of the ques
tions.

As for the question about the first 
President born in the United States, 
it is purely a catch question; m ost 
people would rem em ber th at George 
W ashington was born in Virginia, and 
quickly give his name—and it would 
be wrong. The fact is, that M artin 
Van Buren, ninth President of the 
United States, was the first one born 
after the D eclaration o f Independ
ence, and John Tyler, born in 1790, 
was the first to  be born after the com 
pletion of the C onstitution in 1787. 
W illiam H enry  H arrison, who suc
ceeded Van Buren, was born  in 1773, 
and was fourteen years old when the 
C onstitutional Convention finished its 
work. I t  is of no im portance, purely 
a m atter of mild curiosity, who was 
the first President born after the 
D eclaration of Independence, or the 
adoption of the Constitution; the real
ly im portant fact is th at no one can 
be President now unless he was born 
in the United States. I found several 
perfectly respectable and self-satisfied 
Am erican-born citizens (one of them  
a Son of the Am erican Revolution) 
who didn’t know even that!

You have, let us say, one or more 
grow ing boys and girls in your fam
ily; by the time they grow up to 
voting age it is likely th at they will 
all have the vote, even if in the State 
where you live now wom an suffrage 
has not been established. W hat are 
you do;ng to prepare these boys and 
girls for citizenship? Have they— 
have you yourself—an intelligent 
knowledge of those essentials w ithout 
an understanding of which you wou’d 
not adm it to citizenship a F inn or a 
Slovene?

H as your son or daughter, sixteen 
years old, a clear understanding of 
the main lines of your city govern
m ent? A general idea of the re la
tion between the city or the town in 
which you live and the county, be
tween the county and the State, be
tween the State and the Federal Gov
ernm ent? H as he or she any notion 
of the distinction between a Federal 
law. a State law, a city ordinance and 
a police regulation, o r an order of the 
Board of H ealth? Can either one of 
them, or you yourself, in te 'ligently  
describe the difference between the 
jurisdiction of a police m agistrate  and 
th at of the Supreme C ourt of the 
U nited States? Do they know what 
is m eant by tariff, internal revenue, 
referendum, tax, bond issue, bail?

How are we going to im press the 
foreigner with the need of being 
“Americanized” if we are not Am eri
canized ourselves? W hat right have

we to ask of him a  better knowledge 
of the nature and details of our Gov
ernm ent and institutions than we have 
ourselves?

Fortunately  the schools are taking 
in hand the instruction of our boys 
and girls; but m any of the teachers 
are as poorly prepared for this work 
as are the fathers and m others. And 
it is in the home th a t the preparation 
for citizenship should begin.

Suppose, father, you should take in 
hand the instruction of your children 
in these m atters. Suppose you should 
make it your business first to inform 
yourself about them, and then to see 
that the m em bers of your family were 
informed. Suppose you should take 
your son and daughter to  the next 
m eeting of the Common Council in 
your town. I wonder if it would be 
the first time you ever w ent there 
yourself! If  there is a S tate L egisla
ture handy, so much the better.

If  by any chance you could take 
that boy to  W ashing ton—would you 
show him just the outsides of the 
buildings and the W ashington M onu
ment, and Cabin John Bridge? O r 
would you make it the occasion for a 
visualization of the spirit and trad i
tion of his nation? H e is going to be 
fellow citizen with you; his vote is 
going to double or divide o r offset 
yours. W hat is being done right in 
your home to make your family a 
center whence shall radiate the highest 
kind of patrio tic  service—intelligence 
in action for the public welfare?

Prudence Bradish.
[C opyrighted, 1‘919.1

The Vogue in Millinery.
“Off-the-face” shapes in wom en’s 

hats are again coming into favor, ac
cording to the bulletin of the Retail 
M illinery A ssociation of America. 
T he general contour of the hats a t 
the beginning of the season, it says, 
were on the order of the m ushroom  
or poke. T he hat th a t shaded the 
face was in big demand.

“ Now we find a tendency toward 
the Breton shape again,” the bulletin 
continues, “and the Chin Chin and 
curling sailor are gaining prominence. 
Probably the forem ost of these is the 
Chin Chin.

“A very popular type of the ‘off-the- 
face’ shape just now is either in fab
ric or straw , w ith the edge of the 
brim outlined in a flange of flowers. 
A nother extrem ely pre tty  m odel of 
this kind has the flare front entirely, 
covered w ith closely clustered flow
ers. Daisies are particularly  well 
adapted to this use owing to  their flat 
effect.”

Rebuilt
Cash
Register
Co.

(Incorporated)
122 North 

Washington Ave. 
S ag inaw . M ich.

We bur, sell, exchange and rebuild all makes.
Not a member of any association or trust.

Our prices and terms are right.
Our Motto:—Service—Satisfaction.

Telephone tinkles 
always bring
GOLD DUST
tinkles.
Women like to remind 
grocers that GOLD DUST 
belongs on the list, too.
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BUSINESS WANTS DEPARTMENT
Advertisement* Inserted under this head for three cents a word the flrst 

Insertion and two cents a word for each subsequent continuous Inserti««. 
I f  set In capital letters, double price. No charge lesa than 25 cents. Cash 
must accompany all orders.

B USINESS C HA N CES.

AGENTS WANTED
New Gum Vending trade machine, and 

trade cards. Good commission. % (two- 
thirds) in advance, balance on delivery, 
nothing to carry. Write Dept. G. M., 
Agents Brokerage Co.. 4940 Vincennes 
Ave.. Chicago. _____ _

F o r Sale—F in e  f ru it farm , 55 a c res ; % 
m ile from  tow n; 2.100 f ru it  trees, b e s t 
v a rie tie s ; 11 room  fa rm  house and  b a se 
m en t; b a rn  and  sheds; b e s t w a te r ; one 
te n a n t house; five o th e r needed build ings; 
30,000 G inseng roo ts , 17,000 G oldenseal 
roo ts  and  shading . G. L. D ressel, F ra n k -
fo rt, M ich ig an .__________ __________ 252

F o r Sale—O r exchange fo r 200 accoun t 
M cCaskey accoun t reg is te r. One M acey 
invoice file, 2 d raw er golden oak, also 
one 200 accoun t C ham pion account reg is 
te r. B o th  n early  new . W . F . H u n te r,
Rosebush, M ichigan. ___________ 289

F o r sa le —Profit m aking  re ta il  cash  
clo th ing  and  m en’s fu rn ish in g  goods s to re  
located  in a  live m an u fac tu rin g  tow n 
su rrounded  by  finest fa rm in g  com m unity  
in M ichigan. B usiness should increase  
50 p e r cen t, th is  year. E xpenses low. 
No indebtedness. W ill sell a t  inven tory  
abou t $15,000. F u lles t in v estigation  in 
v ited. A ddress No. 270, care  M ichigan
T radesm an . __________________270

F o r Sale—C hain of fo u r s to res, m en ’s 
and  boy’s clothing, fu rn ish in g  goods and  
shoes; all located  in live M ichigan town3. 
D oing a  cash  business of ab o u t $400,000 
a  year. C an be- bought fo r less  th a n  
inven tory  ab o u t $130.000. T h is  is a  
splendid o p p ortun ity  w ith  a  big fu tu re . 
Books open to  inspection . A ddress No. •
271, care  M ichigan T radesm an .______ 271

W an ted —Tinner" S teady  em ploym ent. 
One capable of d ra ftin g  p a tte rn s , w arm  
a ir  h ea tin g  and  plum bing. C. C. B ruscke  
and  Son, Good T hunder, M innesota.

260
G E T  MY TANKS1—M ake b ig  m oney 

developing film s. P a rtic u la rs  free. 
GILDETT , Boscobel, W isconsin. 261 

FO R SALE—B lacksm ith  p ro p e rty  and  
business stock, pow er and  m ach inery ; 
full line of s tock  w ith  equ ipm ent; good 
business and  p rices; lo ts  of w ork. See 
me a t  once fo r p a rtic u la rs  and  prices. 
F . S. Clegg, St. Louis, M ichigan. 262 

F o r Sale—W ell-estab lished  business in 
general m erchand ise  loca ted  on th e  G lad
w in b ranch  of th e  M ichigan C entra l. 
S tock  w ill inven to ry  ab o u t $4,000, exclu
sive of fix tu res, w hich  a re  n o t expen
sive. P re fe r  to  sell s to re  bu ild ing  also. 
H ave hand led  ab o u t $7,500 w o rth  of 
c ream  p e r year. C orrespondence so lic it
ed. A ddress No. 263, care  M ichigan
T radesm an . ________   263_

FO R  SALE—One B ow ser L ong D is- 
tan ce  gasoline pum p an d  tan k , in  f ir s t  
c lass  w ork ing  order, ta n k  cap ac ity  170 
gallons. W o rth  to -d ay  $250. W e offer 
sam e a t  $125. B eck’s Store, F . O. B.,
H illsboro, K ansas. ___________  264

Spot Cash fo r en tire  o r p a r t  stocks of 
clothing, d ry  goods and  shoes. Give full 
p a r tic u la rs  to  save tim e. H . B uyer, 335 
E a s t  W a te r  S tree t, M ilw aukee, W iscon
sin. 229

H av ing  disposed of m y W alk-O ver 
boot shop, I ’ll ag a in  devote en tire  a t te n 
tion  to  special sales, “com m ission basis. 
G ilt-edge re ference, ch arac te r, Ability, 
re su lts . A ddress L . N. M angette, Tiffin,
Ohio.____________________ ____________ 272

SID E  L IN E  SALESM EN to  sell our 
fa s t  selling  F ord  spec ia lties  to  ga rages  
and  ha rd w are  dealers. B ig m oney in  it  
for live w ires. W rite  BEA R M ANU
FA CTU RIN G  CO., Rock Island, Illinois.

FO R SA LE—G eneral m erchand ise  and  
d ry  goods s to re  in e as t C en tra l K an sas  
on new  S a n ta  F e  T ra il and  m ain  line 
of S a n ta  F e  ra ilw ay . $58,000 sales la s t 
year. S tock w ill invoice $8,000 to  $10,000. 
Good reasons for selling. A ddress S la te r 
& W hipkey, Saffordville, K ansas. 274 

F o r Sale—C ountry  general s tore , build- 
ing  a n d  stock, free  and  c lear of e n 
cum brance, located  a t  W ise, Isabella  
county , M ichigan. A nnual business of 
$20,000. D eath  of ow ner com pels sale. 
C ash o r p a r t  tim e. A ddress Joseph 
C lare, A dm in is tra to r, M t. P leasan t,
M ichigan, R. R. No. 5.__________  275

W A N T ED —L aundry  and  also  bakery  
fo r th e  b e st tow n  in  th e  S ta te ; only good, 
u p -to -d a te  business m en w ill receive 
ou r support. A ddress D avison B oard  of
Com m erce, D avison. M ichigan._____ 276

F o r Sale—S et of beau tifu l m ahogany 
w all fix tures, a lso  tw o show  cases, tw o 
cash  reg is te rs, tw o five gallon coffee 
u rns , etc. A  b ig  bargain . SCHROUD- 
ERS;, G rand  R apids. M ichigan. 277

F o r Sale—R e s ta u ra n t and  b ak ery  in a  
h u stling  tow n of 3.000 in th e  n o rth e rn  
p a r t  of Low er M ichigan. A  good propo
sition  fo r th e  r ig h t p a rty . Good reasons 
fo r selling. A ddress No. 278, care  M ich-
igan  T radesm an . ________________ 278

F o r Sale—Fine, u p -to -d a te  pool-room  
and b illiard  ha ll w ith  space fo r barber. 
Good live tow n. Also, good location  for 
physic ian  an d  den tis t. A ddress M. 
Spencer, M asonic Tem ple, Boyne City,
M ichigan.___________ ________________ 279

M ILK D ISTRIBUTIN G  PL A N T  in city  
of 22,000 for sa le : well equipped; p a s 
teu riz in g  and  re fr ig e ra tin g  m ach inery ; 
tw o horses and  w agons; one tru ck ; doing 
business of $26,000 p e r y e a r ; chance fo r 
la rge  increase ; good sh ipp ing  po in t; b est 
tow n  of i ts  size in  W este rn  P en n sy l
vania . W ill sell cheap. W rite  L E S H ’S 
DAIRY, Oil City, P ennsy lvan ia . 280

W an ted  M erchandise—W e a re  th e  only 
b uyers  in M ichigan fo r a ll k in d s  of m e r
chandise, m ach inery  en tire  m a n u fa c tu r
ing  p lan ts , d e p a rtm en t s to res, d ry  goods, 
shoes, clothing, hardw are , au to  acces
sories, d ru g  s to res, v a rie ty  s to res, g ro 
cery  and  m eat m arke ts . "W anted a t  all 
tim es s to re  and  office fix tures, show 
cases, cash  reg is te rs , re fr ig e ra to rs , desks, 
chairs, filing cab inets , safes  an d  any  
o th e r fixtures. Also, have  fo r  sale fix
tu re s  of a ll k inds. I f  you w an t to  sell 
o r buy, w rite  us. W . M axwell M erchan 
dise and  Salvage Co., 120-122-124 W est 
W a te r  St., K alam azoo, M ichigan. 281 

F o r Sale—An old estab lished  v a rie ty  
business; nice, clean, w ell-balanced  stock  
of every -d ay  sellers: located  in live tow n; 
selling reason, s ickness; easy  te rm s. F o r 
p a rtic u la rs  ad d ress  V arie ty  Store, P aw
Paw , M ichigan. _____________  282

W ill pay  cash  fo r w hole or p a r t  stocks 
of m erchandise . Louis L evinsohn, Sagi
naw , M ichigan. _________________ 757

F o r  Sale—A  w ell-estab lished  d e p art - 
m en t s to re  in  a  tow n of 1,200. Stock, 
$20,000, doing $60,000 p e r year. One of 
th e  b e st lit t le  tow ns in  Ind iana . S tric tly  
c a sh -a n d -c a rry  business. F o r  in fo rm a
tion, ad d ress  No. 248, care  M ichigan
T radesm an . _____________________248

F o r R en t—Store  building, th a t  wa3 a l- 
w ays re n ted  fo r a  d ru g  s to re  an d  w as 
closed on accoun t of th e  w ar. B est loca
tion  in  tow n of 3.500. Only one o th e r 
d rug  s to re  in tow n. H a s  fine  soda foun 
ta in . W ould sell cheap. A ddress No.
257, care  M ichigan T radesm an ._____ 257

W an ted —A  com plete s e t  o f office and  
s to re  f ix tu re s  fo r cash , such  a s  cash  re g 
is te rs , account reg is te rs , scales, coffee 
mills, re fr ig era to r, etc. I  have  a n  add ing  
m ach ine fo r sale. A ddress Jo seph  W eller,
Olney, Illinois.  250

P a y  spo t cash  fo r clo th ing  and  fu rn lsh - 
ing  goods stocks. L. S ilberm an, 106 E.
H a ncock, D etro it. _________________ 219
“ F o r Sale—F in e  b rick  hotel. Only one 
in  fac to ry  tow n of 3,500. C ontains 45 
room s com pletely fu rn ish ed ; s team  h e a t 
and  e lectric  lig h ts : th re e  s to res  b ring ing  
in  good re n t  and  garage. R eason fo r 
selling, old age. A ddress No. 256, care
M ichigan T radesm an ._______________ 268

F o r Sale—W ell-estab lished  m ea t m a r- 
k e t in  K alam azoo. M ichigan. F in e  loca
tion. O ak an d  tile  fix tu res. D oing good 
business. R eason fo r  selling, sickness. 
A. W . Howell. 210 W- M ain St., K a lam a
zoo, M ichigan. 284

B ig  O pportun ity—In  Saginaw , M ichigan. 
To p u rch ase  a  th r iv in g  general s to re  
business in th e  very  h e a r t  of fa c to ry  d is
tr ic t.  S urrounded by  P . M. R. R. shops 
an d  offices, big  ship yards, C arlisle t a n 
nery , new  G rey iron foundry  and  G eneral 
M otor A uto P a r ts  fac to ry . W ill sell s tock  
a t  inven to ry . W ill sell o r lease  building, 
w hich  is on m ain  paved tho ro fare . R. W .
K y n ast, Saginaw . M ichigan.________249

H ig h est p rices pa id  fo r a ll Kinds of 
stocks of m erchandise . C harles Gold-
stone, 1173 B ru sh  St.. D etro it.______ 149_

F o r  Sale—M ichigan d ru g  stock , floor 
fix tu res an d  foun ta in . In v en to ry  leas 40 
p e r cen t, o r $1,800. C an be m oved re a d 
ily. P erso n a l inspection  solicited. A d
dress No. 71, c a re  M ichigan T radesm an .

__________________71
C ash R eg iste rs  (a ll m akes) bought, 

sold, exchanged an d  repa ired . R E B U IL T  
CASH R E G IS T E R  CO.. Inco rpo rated , 122 
N o rth  W ash ing ton  Ave., Saginaw , M ich
ig a n _____________________ ___________ 12»

CO LLE C TIO N S .____________

Collections—W e collect anyw here. Send 
fo r o u r “N o Collection, N o C harge” offer. 
Arrow  M ercan tile  Service. M urray  B uild
ing, G rand R apids, Mich. 390

Red Crown 
Gasoline for Power

The m odem  motor and improved carburetors have demon
strated beyond question that gasoline made especially for 
motor fuel—as Red Crown is made—w ill give the most 
power—the m ost speed and the most miles per gallon.
Red Crown, like your automobile, is built to specifica
tions and Red Crown specifications have been worked out 
by the m ost eminent petroleum chemists and automobile 
engineers available.

Red Crown contains a continuous chain of boiling point 
fractions, starting at about 95 degrees and continuing to 
above 400 degrees. It contains the correct proportion of 
low boiling point fractions to insure easy starting in any 
temperature—the correct proportion of intermediate boil
ing point fractions to insure smooth acceleration—and the 
correct proportion of high boiling point fractions with 
their predominance of heat units to insure the maximum  
power, miles and speed.

These are the things that make Red Crown the m ost effi
cient gasoline possible to manufacture with present day 
knowledge.

For sale everywhere and by all agents and agencies of

STANDARD OIL COMPANY
(INDIANA)

Chicago U. S. A.

SE E  N E X T  PAGE.
Advertisements received too late to run 

on th is page appear on the following 
page.

What W e Might Do 
What W e Don’t Do 

What W e Do Do
A N D  W HY

We might make matches out of cheaper wood

We might save money by using cheaper chemicals

We might shut down our scientific department and cease / 
trying to make the BEST match ever made BETTER - j

But We Don’t. 

But We Haven’t.

But We Won’t.

B E C A U S E
40 years of pre-eminence as the leading match makers of I yyg ,fg ¡j0jng /,_ 
ihe world is something to live up to, so - - *)

The safest match science can produce is none too good for / Thaf,s What We Make 
the greatest nation on Earth, and so - • *

There’s no such thing as standing still if one is determined 
to march at the head of the procession nowadays, so - Í

We’re On The Move.

Any American grocer who is progressive enough to place duty and responsi
bility above a mere fraction of a cent in price, in giving hia customers the best and 
the safest and the greatest value for the money will pin his destinies to

DIAMOND MATCHES
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Find Only One Obscure Point of 
Criticism.

T here is som ething eloquent of the 
change of trade sentim ent for the 
better in the fact th at when a hearing 
is announced on proposed changes in 
the Federal Pure Food Act, after it 
has been in operation for twelve 
years, the only tangible point on 
which the grocers care to  be heard 
is to  have wrapped m eats definitely 
declared to  be “Food in Package 
Form .” All the rest of the sweeping 
reform s which were set up in 1906 
have been so fully digested that no 
one has the  slightest desire to  change 
them ; yellow papers and b latan t re
form ers to  the contrary  no tw ithstand
ing.

N or should one conclude th at the 
reform s are all on one side; th at the 
grocers have grown up to the stan 
dards of the Food Law. I t  is quite as 
true th a t the original plans of the 
ag ita to rs and extrem ists to frame 
food laws have been trem endously 
modified to reasonably meet the trade 
and its customs half way, and the 
process of re-adjustm ent has required 
all of a dozen years and the earnest 
efforts of hundreds of men, naturally 
antagonistic  on ideals but willing to 
learn, to bend ideals to practicability. 
Everyone is to  be congratulated on 
the showing.

As to the wrapped m eat question, 
it is by no means one-sided, but from 
the standpoint of the consum er and 
the distributers there are good 
enough reasons to probably make the 
packers subm it gracefully to  a tang i
ble settlem ent of a long-offending 
point of ambiguity. M eats are w rap
ped to safeguard their sanitation and 
to  prevent evaporation and rapid de
terioration. T he packer has found it 
difficult to weigh a ham before w rap
ping and m ark the weight with as
surance th at after m onths of exposure 
in a grocery store it would still w e:gh 
the same. So he conveniently w eigh
ed the w rapper in and sold the paper 
and bagging a t m eat prices. I t  m at
tered little  to the buyer of a whole 
ham, but when it was cut up for retail 
sale, the grocer found him self losing 
a very m aterial am ount of sa'able 
meat, and when he compensated for 
it in his price he was accused of p rof
iteering.

Now it is hoped to compel weights 
to  be branded and sales made for 
m eat only—actually net w eight in
stead of 8 ounces of 7-ounce paper at 
the price of 40 cent or 60 cent ham. 
And once the packers get it adjusted, 
it is probable they will not find it 
inconvenient.

Late News From the Celery City.
Kalamazoo, May 13—E. Lawrence 

& Co. have recently opened a very 
a ttractive  and up-to-date cash gro
cery a t 303 N orth Burdick street. 
T hey recently  moved to  Kalamazoo 
from  W estfield, New Jersey.

Clyde C. W hitcom b has completed 
overhauling and decorating the in ter
ior of his grocery a t 538 Portage 
street.

B. C. Pennock is assisting E. A. 
Dunwell in his pharm acy on W est 
Main street.

F ire of an unknown origin broke 
out in the p lant of the Sanitary M an
ufacturing Co., on Factory  street, 
Sunday afternoon, but through quick

response of the fire departm ent little 
damage resulted.

Mrs. Vida Bell is the new chiei 
clerk a t S ta rr F. Fenner’s grocery 
at 1337 Cameron street.

G. R. Clark, assistan t m anager oi 
the W orden G rocer Company, has 
recently purchased a new home from 
F. E. B ryant on W est D utton  street

J. B. Rhodes is building a new 
brick structure at 620 Douglas avenue, 
which, when completed, will be an 
auto accessory shop.

John  Sagers, form erly with M. Bes- 
tervelt, on W est W ater street, is the 
new m eat cutter a t F rank  N iessink’s 
m arket on South Burdick street,

W m. H. Johnson is building a ga
rage building a t 708 N orth  W est 
street.

W illiam H. A rm introut, who recen t
ly disposed of his grocery and m eat 
m arket to  his son, V ernon O. A rm in
trout, a t 1146 T hird  street, is planning 
an E astern  trip, which he will take by 
auto.

A t the last regular m eeting  of the 
U. C. T. Council final arrangem ents 
for the big convention were made and 
reports from  the various com m ittees 
in charge were read. E veryth ing 
points to  a rousing  celebration and a 
big attendance from  the various coun
cils th roughout the State. Six new 
candidates were initiated, as follows:

Jack Ramby.
W alter L. Graham.
Fred E. Baker.
H . R. R upert.
Ray Thom pson.
W . A. Stockbarger.
The Council listened to  brief talks 

from visiting past grand councilors, 
W alter Law ton, John D. M artin and 
W alter Lypps, of Grand Raoids, who 
presented an offer from  the  Absal 
Guild of Bagmen to  form a class of 
fifty m em bers for Kalam azoo Coun
cil, the class to  be initiated by the 
Absal degree team  during  the con
vention here on June 6 and 7. T he 
m em bership contest which has been 
in operation the past four m onths 
was officially closed w ith this m eeting 
and prizes awarded to  Senior Coun
cillor D. L. Goodrich for high score. 
Jack H all for second high score and 
George Kelley for captain of the win
ning team. Chairm an Joseph D. Cle
m ent was highly com plim ented for 
the efficient w ork done by his com
m ittee on m em bership, they  having 
received seventy-seven new members, 
m aking a 56 per cent, increase in the 
roster of K alam azoo Council.

F rank  A. Saville.

Flat Surcharge Can N ot Be Justified.
Chicago, May 13—Accept my thanks 

for yours of M ay 5 w ith enclosures. 
T his shows th a t both you and the 
m utual companies in M ichigan are 
right on the job.

As you know, I  am very strongly 
of the opinion th a t the question of 
rate? is one which should be handled 
by a local ra ting  bureau w ithin the 
State, subject to S tate supervision, 
and I believe th a t Com missioner E lls
w orth is proceeding in an entirely 
proper way in tak ing  this m atter up 
for a hearing and decision. I t  does 
not seem to me th a t a flat surcharge 
for the entire country  could be ju sti
fied on principle. F o r the same rea
son it did not seem to  me proper for 
the comm issioners in convention at 
St. Louis to order a rb itrarily  w ithout 
a hearing  the rem oval of a surcharge. 
I believe th a t the hearing  which the 
comm issioners have ordered will be 
very helpful on the question as to 
w hether a certain charge can be ju s
tified. T here is no reason why the 
authorities should wait for such a 
hearing  before taking steps in any 
particular case in their state.

H. L. Ekern.

W eak men w ait for opportunities; 
stro n g  men m ake them.

Some men make a specialty of doing 
o thers they are dunned by.

Why He Wasn’t Promoted to a Bet
ter Job.

1. He grumbled.
2. H e watched the clock.
3. He was stung by a bad look.
4. He was always behindhand.
5. He had no iron in his blood.
6. H e was willing, but unfitted.
7. He didn’t believe in himself.
8. He asked too m any questions.
9. His stock excuse was “I for

got.”
10. He w asn’t ready for the next 

step.
11. He did not put his heart in 

his work.
12. He learned nothing from his 

m istakes.
13. He felt th at he was above his 

position.
14. He was content to be a second- 

rate man.
15. H e ruined his ability by half 

doing things.
16. H e chose his friends from 

am ong his inferiors.
17. He never dared to  act on his 

own judgm ent.
18. He did not think it w orth while 

to learn how.
19. Fam iliarity  with slip-shod m eth

ods paralyzed his ideal.
20. He tried to  make bluff take the 

place of hard work.
21. He thought it was clever to  use 

coarse and profane language.
22. H e thought more of am use

m ents than  of getting  on in the world.
23. He didn’t learn th at the best of 

his salary was not in his pay.

If You W ouid Have Friends Be One.
I t  is difficult to imagine a person 

so entirely  undeserving as not to have 
a single friend.

Y et there are m any whom we can 
refer to  in a general way as having 
few, or no, friends.

Analysis will show th a t the fault is 
entirely  their own.

T he reason they never have any 
friends is because they have never 
been a friend to any one.

As kids they  insisted on being the 
teacher when they played school.

Through life they were always will
ing enough to accept, but disinclined 
to  grant favors.

“W hat is there in it for me?”
T h a t is their m ental ejaculation 

when an opportunity  to  serve a friend 
presents itself.

T heir m otto, through life is:
"Look out for N um ber One.”
And they find th at they are never 

N um ber One or anywhere near it.
U nhappy?
O f course they  are.
T he greatest happiness in life con

sists in doing for ones friends and in 
thought of the friends one has.

T he world would be a sorry  place 
to  live were there no friendship.

Chas. E. Carpenter.

Bottom Facts From Booming Boyne 
City.

Boyne City, May 13—Jay Stock- 
ham, w ho has been chief engineer for 
the past fourteen years with the M ich
igan Tanning and E x tract Co., has 
opened a ba ttery  and line repair shop 
on Lake street. Jay  brings to his 
business a long and successful exper
ience in electric and steam  engineer
ing and should give autom obile own
ers the best of service.

T he m ovem ent of lum ber by w ater

commenced last week, the steam er 
N. J. Nessen loading out from  the 
Boyne City Lum ber Co. and W hite 
Co. for Chicago.

The steam er Kansas, of the Mich
igan T ransit line, called a t this port 
last week. Boyne City is promised 
an efficient service this summer, both 
for freight and passengers.

H yslop says that he doesn’t know 
anyth ing  about Public W orks. T hat 
does not make any difference. If he 
is on the B. P. W. a couple of years, 
he can be assured of a liberal educa
tion. Particularly  the idiosyncrasies 
of human nature. I t  is one th ing  to 
be the kicker, but quite another to be 
the kickee. Maxy.

Oppose Cloven Hoof of Insurance 
Combine.

Grand Rapids, May 13—A few days 
ago we addressed a comm unication 
to State Fire Insurance Commissioner 
E llsw orth, upholding him in his ac
tion prohibiting the surtax  of 10 per 
cent, on insurance premiums. W e also 
asked quite a num ber of the leading 
fire insurance premium  payers of 
Grand Rapids to  do the same thing.

A t the m eeting of the W holesale 
D epartm ent, held yesterday noon, the 
w riter was authorized to file a p ro test 
with the insurance companies and this 
pro test will be filed, but we notice 
by the newspapers th at the decision 
of the courts will probably be handed 
down this week, so it is ju st possible 
that we will not be able to get our 
protest to the companies before the 
decision is rendered.

Lee H. Bierce,
Sec’y A ssoc;ation of Commerce.

In  May.
W ritten  for th e  T radesm an .
In M ay I rak e  th e  yard  again  

And tie  up  m o th e r's  v ines 
M ay’s w hen a  bov th in k s  h a rd  again  

A bout new  fishing lines.

I  m eet in wooded nooks again  
T he pu lp it- jack s  I knew  

And by th e  ru n n in g  brooks again  
F ind  cress  and  cow slips too.

In  M ay th e  robin  sings again  
C u t in  th e  apple tre e  

I  guess h e ’s g lad i t ’s sp ring  again  
I t  sounds like th a t  to  me.

B ig stubb le  fields dad tu rn s  again  
H is tra c to r  m akes a  fu ss  

F o r gard en s  fa ir  m a y earn s  again  
And h e r a sparagus .

T he sunny  sou th  w inds blow again  
N o m ore th e  frost, holds sw ay 

T he p a stu red  k ine now low again  
You know  th ey  low in M ay.

In  M ay fo r tro u t I fish again  
And ca tch  th em  w ith  a  fly 

So—oft I w ish  and  w ish a g a 'n  
T h a t M ay w ould never die.

I ’m glad th e  m onth  is here  again  
T he m onth  w hich h as  a  Queen 

I ’m glad its  joys a p p ea r again  
The m onth  of M ay I  m ean.

C harles A. H eath .

Motion picture producers now 
prom ise to  en ter the field of censor
ship, and to assert them selves against 
all films which are “immoral, sala
cious, or tend to corrup t or debase 
m orals.” W h le  it would be un
gracious to question in advance this 
censorship, m any people will have 
doubts. Some movie m akers have 
displayed an extraordinary  faith in 
the nasty-good, the imm oral prophy
lactic. T hey have brought forw ard 
film after film to show the evils of 
divorce, or of race suicide, or to dem
onstrate the hideousness of this or 
that social sore. T heir aim was not 
m erely educational—it was to  arm or 
youth against tem ptation and teach 
adults sound precepts. I t  is to  be 
hoped th a t producers will set their 
faces against these candied boluses 
of sensationalism  as Nearly as against 
openly dem oralizing films.

The ornam ents of a house are the 
friends who frequent it.



Lunch Tongues 
you’re sure to like
If you like ton gué, you’ll like Red Crown Ready- 

To-Serve Lunch Tongues. Whole tongues, lean, 
clean and dry with that good straight grain that 
makes sliéing so easy. And um! what a tang to 
the taste. No oversaltiness—but a mild-cure that 
sets off so zestfully the good tongue flavor.

Red Crûwn Î̂Afs*
are selected just as the housewife buys her meats— 
on a strict quality basis. All waste is removed and 
then the fresh, lean, edible meats are cooked m a 
vacuum in the sealed can.» Thus all the rich tasty 
juices and health elements of the meats are retained.

There are twenty-four Red Crown Ready-To- 
Serve Meats. Every month a full-page advertise
ment featuring one or more of them, appears in 
Good Housekeeping., Is it 
any wonder they sell?

Ask your j o b b e r  for 
prices and samples.

ACME PACKING COMPANY 
Chicago, U. S. A.

There Is Only One
iG U e y f*

SHREDDED 
KRUMBLES

Made from a blend of c ho i c e  
cereals, cooked, “ K r u m b l e d ” 
shredded and delicately toasted.

Krumbles deserves a prominent 
place on your shefv.es.

Always look for 
this Signature—

Kellogg Toasted Com Flake Company
Battle Creek, Michigan

Diamond
Crystal

Tiu~ SaHt'
ft\a£5 aî saJU r.

---------- <*>----------

DIAMOND CRYSTAL SALT CO., 
S T . C L A IR , M I C H I G A N .

DONT Keep Customers GUESSING  
Give them the S U R E -T H IN G

“ W H I T E  H O U S E ”
Coffee and Tea Q U A L I T Y

Boston—DWINELL-WRIGHT CO.-Chicago

L E E  S  C A D Y
W HOLESALE DISTRIBUTORS  

DETROIT. BAY CITY. SAGINAW AND KALAMAZOO



Il Thousands of Footsteps
You Might Have Saved

Yesterday, today and tomorrow you and your clerks have 
countless customers for oil and gasoline. It means thou
sands of steps to and from the isolated oil room in the rear 
of your store. It means hundreds of petty operations and 
hours of idle moments.

Contrast this method of oil handling with a

a system with an underground or basement tank holding 
ample storage— clean, safe and efficient. A system with a 
pump installed at the most convenient place.

A system that is self-measuring, self-computing, doing away 
with measures, tins and needless figuring. A system that insures 
safety, neatness, service and increased profits.

L e a r n  m o re  a b o u t  it  to d a y .

S .  F* B o w ser  &  C o., Inc. Fort Wayne, lad., U.S. A.
Toronto Office and Factory 

■ B n ^ a iin fa p ^  66-68 Frazer Avenue

M l
. l i  a .

ASK YOUR JOBBER FOR

Hart Brand Canned Foods
HIGHEST QUALITY

Our products are packed at seven plants in Michigan, in the finest fruit and vegetable 
belts in the Union, grown on lands close to the various plants; packed fresh from the fields 
and orchards, under highest sanitary conditions. Flavor, Texture, Color Superior.

Quality Guaranteed

The HART BRANDS are Trade W inners and Trade Makers
Vegetables:—Peas, Corn, Succotash, Stringless Beans, Lima Beans, Pork and Beans, Pumpkin, Red 

Kidney Beans, Spinach. Beets, Saur Kraut, Squash.
Fruits:—Cherries, Strawberries, Red Raspberries, Black Raspberries, Blackberries, Plums, Pears, Peaches.

W. R. ROACH & CO., Grand Rapids, Mich.
Michigan Factories at

HART, KENT CITY, LEXINGTON, EDMORE, SCOTTVILLE, CROSWELL, NORTHPORT.


