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A Sunny Disposition

*TrHE MAN of business who is the fortunate
A possessor of a happy disposition finds it an
asset that makes hardships endurable, that turns
obstacles into trifles and- transforms the raging
rival into a fast friend*

Life is such a serious proposition to most of us
that we are grateful for the relief of seasonable
humor; the persistently cheerful man who is neither
a grouch nor a professional jester is made welcome
everywhere.

The habit of the cheerful visage has a high
medicinal value, both for its owner and for those
with whom he is brought in contact* Many a seem-
ingly hopeless case of defeat or melancholy has
been cured by the sunshine of honest laughter.

An even temper should be cultivated just as
assiduously as any other business asset. It pays big
dividends in friends, lack of trouble and the solving
of knotty problems. Smiles help more, when things
go wrong, than many things which cost more in
effort and time.

A good disposition makes living so much more
comfortable and joyous. Geniality, like an old wine,
warms the soul and dispels the chill of formality and
self-consciousness. The man with a naturally happy
expression is always cure of a welcome and a hear-
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Sugar Profit

demands a quick turnover and
economy in handling.

Franklin Package Sugars

insure this. The attractive Frank-
lin carton sells quickly and the
“ready-to sell” packages save
your time, bags and twine, and
loss by overweight.

The Franklin Sugar Refining Company

[PHILADELPHIA
**A Franklin Cane Sugar for every use** j*

Granulated, Dainty Lumps, Powdered.
Confectioners. Brown. Golden Syrup

J*

Fleischmann’s Yeast

will cure boils, carbuncles and similar skin
afflictions.

It is also a healing laxative that produces
excellent results.

Take Fleischmann’s Yeast two or three
times a day—raw or in fruit juices.
Recommend—

FLEISCHMANN’S YEAST
for Good Health.

THE BIG IDEA

in
RED CROWN
Ready-to-Serve Meats

F you were to ask us “what’s the big idea in
I "RED CROWN Ready-to-Serve Meats?”
we would answer in one word—“QUALITY!”
What we mean by this is that when, about
ten years ago, we founded the ACME PACK-
ING COMPANY we had an idea that a very
extensive demand could be built up for “RED
CROWN” Ready-to-Serve Meats if we used
only the best materials—and properly pre-
pared them.
We have remained steadfast to this idea—
and it has proven a tremendous success as is
attested by the popularity, throughout the

United States, of “RED CROWN” Ready-to-

Serve Meats.
24 Varieties

ACME PACKING COMPANY
CHICAGO

CANDY

W ho’s Candy?

The Universal

FOOD

“Double A”

CANDY

Made by

THE FLEISCHMANN COMPANY . C
o UR 1Ty Putnam Factory Grand Rapids, Michigan
Family Size 24s
Washing Powder Will Not Hurt the Hands
through the jobber—to Retail Grocers
25 bhoxes @ $5.35—5 bhoxes FREE, Net $4.46
10 boxes @ 5.40—2 boxes FREE, Net 4.50
5 boxes @ 5.45—1 box FREE, Net 4.54
2~ boxes @ 5.50—y box FREE, Net 4.58
F. O. B. Buffalo; Freight prepaid to your R. R. Station in lots of not leaa than 5 boxes.
All orders at above prices must be for immediate delivery.
This inducement is for NEW ORDERS ONLY—subject to withdrawal without notice.
Youra very truly,
DEAL 1916 Lautz Bros. & Co., Buffalo, Y.
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WELCOME THE YOUNG PRINCE

Fifty-nine years ago the grand-
father of the present Prince of Wales,
the then Prince of Wales, traveled
in the United States under the guar-
dianship of the Duke of Newcastle
and the name of “Lord Renfrew.” The
then rather unformed youth of nine-
teen was to develop into the accom-
plished man of the world, the mirror
of tact, the able and quietly influential
statesman whom the world learned
to know and admire as Edward VII.

Vast different are the relations
between the United States and Great
Britain, wonderfully transformed is
the general American feeling toward
Great Britain, since then. The car-
dinal work of the British Navy
through the war, the unfailing hero-
ism and dogged resolution of the
British Army through all discourage-
ments and disasters, the fact that
American and British soldiers have
fought together side by side and in
the same great cause, have removed
the ancient prejudices and grudges
from the hearts of Americans. The
co-operation of the two great de-
mocracies in war is felt to be a prom-
ise of their cordial co-operation in
the long peace for which the world
hopes. They have stood together for
freedom and democracy. They must
stand together for the maintenance
of freedom and democracy.

The young Prince of Wales has
the reputation of a brave, modest and
democratic young man. He comes to
us, however, rather as a symbol than
as a person, although both for him-
self and as the son of his democratic
father, George V., whom Americans
respect and like, he would be more
than amply welcome. He comes not
as the representative of a family, nor
of a sovereign who is himself but a
symbol of the sovereign Parliament
and people of Great Britain. In him
the Government and people of the
United States will honor that mighty
people and nation wherefrom the
traditions and foundations of our lib-
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erties, our law and representative in-
stitutions sprang, in all the course of
its splendid history never so great and
so heroic as in its desperate battle
with Germany. They will honor our
gallant comrade in that battle where-
in it made sacrifices far exceeding ours,
our friend, our honorable competitor
and associate in the arts and works
of peace, a fellow guardian of the
peace of the world.

FLOUTING THE LAW.

Business men should continue to
refuse to accept fire insurance poli-
cies bearing the iniquitous surcharge
insisted upon by the stock companies
in defiance of the State Insurance
Commissioner and the State Legis-
lature. To do otherwise is to become
an accessory to a crime—the crime
of violating a fundamental law of
the commonwealth.

Every local agent with whom the
Tradesman has discussed the subject
condemns in the strongest possible
terms the action of the companies in
joining the ranks of law breakers.
Even the district and State agents de-
plore the unfortunate position the
companies have placed themselves in
by joining hands with the I. W. W.
in defying and creating disrespect for
the law.

There are enough mutual compan-
ies in the United States to assume the
obligations which the stock compan-
ies have shown themselves unworthy
mf continuing to carry because of
their illegal and arbitrary flouting of
the law.

FUNERAL REFORM.

Nothing is more inappropriate than
a funeral conducted by a stranger to
She deceaS|ed, especially where the
clergyman undertakes to say some
things about the subject of the dis-
course without having definite knowl-
edge on which to base his remarks.
There is certainly one occasion when
the achievements of a man deserve
to be related by his friends and life
long associates and that is the hour
in which his remains are consigned
to their eternal resting place. To per-
mit such a duty to be undertaken by
a stranger is a sacrilege. Funerals
should be changed from set, gloomy
and verbose affairs of the stereotyped
sort to occasions of reminiscence and
relation of the good qualities of the
deceased. Those who have been so
fortunate as to attend affairs of the
latter sort will agree with the Trades-
man in the belief that a wholesome
change can not be accomplished too
soon.

One can not imagine a more de-
luded person than he who says he
wants to see the world made better,
and yet will grow, manufacture or
sell tobacco.

WORLD’S WHEAT SUPPLY.

That the United States Grain Cor-
poration will have around 300,000,000
bushels less wheat to handle this sea-
son than was expected a few months
ago is evidenced by the deterioration
of the wheat crop and a reduction in
the estimates. Indications are that
the crop may not equal the 1,026,000,
000 bushels of 1915, which was the
record up to that time, as some of the
statisticians here see it.

A reduction in the wheat estimates
in the United States with Canadian
prospects for 180,000,000 to 200,000,-
00 bushels in the three Western prov-
inces, coupled with unfavorable har-
vests in many of the European coun-
tries, make it necessary to re-adjust
the world’s supply, although there are
no definite figures available as to the
exact quantity that will have to be
deducted from early estimates. As
reserves in Europe and in all coun-
tries outside of Australia and Argen-
tina were practically exhausted at the
end of harvest, the world’s surplus
of wheat, while more than sufficient
for all requirements, is not as large
as early expectations.

Estimates on European require-
ments are for 540,000,000 to 640,000,-
000 bushels, with ample supplies in
the exporting countries to furnish all
the foodstuffs that there is ocean ton-
nage available for transporting. The
United States even with a crop of
1,000,000,000 bushels could spare Eu-
rope more than it could furnish ships
to transport, 400,000,000 bushels be-
ing available under such conditions,
which would leave 600,000,000 bushels
for home consumption and carry
over at the end of the crop season.

In pursuance of the plan announced
by the Tradesman last fall, it is now
proposed to compile a list of the sons

and relatives of Tradesman readers
who vyielded up their lives to the
Kaiser’s war, with an appropriate

tribute to each one. Will our read-
ers kindly furnish the data for this
compilation by early mail, so that the
plan may be carried into execution?
Whether William Hohenzollern’s
alleged intention to move is due to
lack of parking space or to noisy
children in the streets or to a prof-
iteering landlord can not be de-
termined from the meager dispatches.
To an increase in rent he should not
object, for Hohenzollern means “high

toll.” The ex-Emperor is at least
wise in having some one do his
house-hunting for him. In this way

he escapes having a deadly night-
shade in blue inform him that there
is a floor to rent: Five rooms rear,
$150 per month—this by way of fore-
stalling inspection. Once he had
houses all over Europe, from Trond-
hjem to Corfu. Now he i§8 seeking
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for just one. He might look over
Heligoland. There he could muse by
day and meditate by night on the
difference between himself and his
own Faust, who decided that the
greatest happiness to be derived from
life was to see a free people on a
free soil.

Early statements were that the
British were to have a mandate for
all German East Africa, but now we
have a Brussels annoucement that
Belgium will have a share of it. Its
northwest corner is to be added to
the Belgian Congo, the British re-
taining the remainder. In size the
Belgian portion is not large, but it
is excellent grazing territory and is
inhabited by some of the most indus-
trious natives. British hesitation to
consent to a Belgian mandate has
been based on the claim that Belgium
has all she can manage in the Congo,
that she has been lax in protecting
the Congo herds against epidemic
diseases, and that the natives express
a strong preference for British rule.
The British also attach a sentimental
value to the region because of its as-
sociations with their own explorers.
But the concession is small, and it is
left wholly clear that British rights
to the Cape-to-Cairo route are safe-
guarded. The Cape-to-Cairo! railroad,
now building, which was completed
to Bukama, 2600 miles north of Cape
Town, last year, traverses jthe Bel-
gian Congo; but the British! probably
hope more than ever for one through
“all red” territory.

The Tradesman gives place to a
communication from Marshall this
week solely to demonstrate how rad-
ical the hatred of England is in the
hearts of Sinn Feiners and their
sympathizers in this country. In the
interest of decency the Tradesman
eliminated a number of words and
innuendoes which would not be tol-
erated in any dignified publication.

The communication verifies all the
Tradesman has said in the past re-
garding the wutter inability of the
Sinn Feiners to govern lIreland, be-
cause men who can not bridle their
own tongues and control their own
ugly tempers are not capable of self
government. It is a matter of his-
tory that the Sinn Feiner movement
owes its origin to German propa-
ganda and that it was encouraged and
sustained in the early days of the
movement by the lavish use of Ger-
man money.

In order to remain popular with
his countrymen, Hindenburg would
steal from the ex-kaiser the honor of
being the instigator of the wickedest
features of the war.

The higher a fellow is promoted in

it bank, fhc more sdenm he gets.



GONE TO HIS REWARD.

Continuous Road Service of Forty-
Seven Years.

Joseph F. O. Reed dropped dead
in a depot in Chicago last Friday
while en route home from his sum-
mer vacation. The funeral service
was held at Spring’s undertaking
parlors Monday morning, temporary
internment being made in the receiv-
ing vault at Oakhills. The service
was conducted by Rev. Williams, as-
sistant pastor of the Fountain street

Baptist church. The pall bearers
were Y. Berg, R. A. Utter, Fred
Drilling, C. Folkersma, J. Zweedyk

and William Venema.
Mr. Reed was the son of a Baptist
clergyman and was born March 31,
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correspondence and  acquaintance
with his old friends in Grand Rapids.
In 1879 he resumed his place with the
Leonard house in this city, then do-
ing business under the style of H.
Leonard & Sons. When the business
was merged into a corporation in
1906, Mr. Reed was rewarded for his
many years of faithful service by be-
ing made a stockholder in the insti-
tution. Instead of taking a position
in the office, however, he preferred to
retain the road work he had so long
followed. His territory included all
the available towns on the G. R. & I.,
north, from Grand Rapids to Macki-
naw, the Pere Marquette from Pe-

toskey to Baldwin, including the
Manistee branch and the Pentwater
branch, and the Ann Arbor from

The Late Joseph F. O. Reed.

1848, in the State of New York, llis
parents soon after moved to Zanes-
ville, Ohio, where his boyhood was
passed in attendance on the common
schools and wher” he remained until
18 years of age, when, his father hav-
ing been called to the pastorate of
the Second Baptist church in this
city, he came with him. In 1867 he
began his business career as clerk
for Heman Leonard, who then kept
a wholesale and retail crockery store
at 31 Monroe street. In 1872 he suc-
ceeded Charles H. Leonard as travel-
ing representative for the Leonard
house, and from that time dated his
career as a commercial traveler, he
having made that calling his constant
business and having been engaged
with only one other house in the past
forty-seven years. In 1874 he took
a position with Geo. W. Dillaway,
wholesale crockery and glassware
dealer at Muscatine, lowa, being as-
signed portions of lowa and Missouri
for his territory. Here he remained
five years, keeping up, however, a

Frankfort to Cadillac.
trade every six weeks.
Mr. Reed’s long experience in the
same line, with only one change is
sufficient proof that he made a suc-
cess in his line of business, his sales
having always been satisfactory and
his customers well selected; and he
always enjoyed, to a marked degree,
the confidence of his employers and
the friendship of his customers. Per-
haps no personal trait served to make
him more popular with the trade than
his characteristic good nature, which
never forsook him, and which he in-
variably imparted to those around
him, thus paving the way to favors
which a crabbed or more persistent
salesman would fail to secure.

Mr. Reed was married May 11, 1898,
to Mrs. Eliza Lathrop, of Petoskey.
He had been a member of the Foun-
tain street Baptist church for more
than fifty years and belonged to the
Michigan Knights of the Grip during
the life of that society. Mr. Reed
never held any office except that of

He saw his
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Vice-President of the Leonard
Crockery Co., in which corporation
he was also a Director.

Mr. Reed’s hobbies were base ball
and fishing for bass and perch. Ac-
cording to his ideas, wading a stream
for speckled trout was altogether too
strenuous an occupation to come un-
der the classification of recreation or
sport.

Mr. Reed was regarded as a patri-
arch by the traveling fraternity—but
he insisted that he was as young as
any of the boys and that he could get
over the ground as fast and effective-
ly, call on as many customers, book
as many orders, collect as much mon-
ey, tell as many good wholesome
stories and cast around as many in-

fectious smiles as any man on the
road. He leaves behind him a rec-
ord for probity, for steadfastness

and for uprightness which made his
life a blessing and his memory a
benediction.

Recent Bankruptcy Proceedings.

Grand Rapids, Aug 5—John Tazelaar,
a draftsman of Holland, has filed a peti-
tion for adjudication in bankruptcy. The
order of adjudication has been éntered
and the matter referred to Mr. Corwin.
The schedules of the bankrupt show lia-
bilities amounting to $5449 07 and assets
amounting to $350, consisting of house-
hold goods $250 and machinery and tools
$100, "and all of which is ‘claimed  as
exempt to the bankrupt. No meetin
of the creditors has as yet been called.
The creditors shown by the schedules are
as follows:

Couis S'_Fitzi_ng, Grand Rapids ....$300.00
James H. Firth, Grend Rapids .... 300.00
James A. Brink, Holland ... 300.00
Frank R. Buck, Grand Rap'ds 300.00

The following notes given by the fol-
lowing parties” to  Veit Mfg.” Co., also
bankrupt, and sold by it and transferred
to First State Bank of Holland, were
endorsed over against Veit Manufactur-
ing Co., and upon each bankrupt was an
endorser.
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John B. Beckwith,
March 1, 1917

Louis Spitzig, note dated May 2,
1917

note dated

1,678.31
James A. Brink, note dated May
14th, 1917 e 1,369.45
Frank R. Buck, note dated May
2, 1917 s 801.31
$5,449.07

In the matter of Suliman A. Sheehan,
bankrupt, Grand Rapids, a special meet-
ing of creditors was held Aug. 4, at
which meeting the report of sale of the
assets was approved, and a first divi-
dend of 50 per cent, declared and ordered
gald on all the partnership debts owin
y the former partnership of Sheehan
Cattan, doing business as the Grand
Rapids Garment Hanger Co. Certain ad-
ministration expenseS were also ordered

aid.
P In the matter of A. N. Stough, bank-
rupt, Ludington, the final meeting of
creditors was held yesterday. The final
report and account” of the” trustee was
a{n_ roved. Certain accounts receivable
still on hand and which are considered
of doubtful value were sold for $15. Cer-
tain administration expenses were or-
dered paid and a final dividend will ue
declared, the amount of which has not
yet been determined.

In the matter of Ferman Clark, bank-
rupt, Ludington, the final meeting of
creditors has been held. The trustee's
report, showing $792 on hand, was ap-
p_roved and allowed. Order for distribu-
tion was entered, directing payment of
administration expenses ~and "~ secured
mortgage claim. i

In ‘the matter of George Morrjs, bank-
rupt, Olivet, the final_meeting of cred-
itors has been held. The report of the
trustee, showing $551.17 on hand for dis-
tribution, was approved and allowed. Or-
der was entered for the payment ol ad-
ministration expenses and a final divi-
dend, the amount of which has not yet
been determined.

D. Stall & Son have leased the
store building at 621 Bridge street
and will add it to the three-front em-
porium they now occupy, giving them
one of the most complete department
stores on the West side. Their lease
for the new store calls for a payment
of $50 per month for twenty years.

By lifting the burdens of others we
lose our own.

Come to Saginaw

Our 1919 Holiday Line will be on display
there for three weeks after August 1st.

Choose your time and come where you will

get individual attention from men who have been

associated with the Holiday Business for a quarter

of a century.

We have a record for long and continuous

service which should attract to Saginaw every
Eastern Michigan Druggist who handles Holiday

Goods.

Headquarters at the Bancroft.

Hazeltine & Perkins Drug Co.

Grand Rapids,

Michigan



August 6, 1919

Third House

MICHIGAN

TRADESMAN

Added to

Our Organization

During' the period of the war we endeavored to dis-
miss from our minds the idea of promoting our own
interests in any way, except by endeavoring to give
our customers and the people of Western Michigan
the best service that we could. Aside from this, the
Manager of our Company, together with a large num-
ber of the employes, gave a large portion of their time
and thought to .helping to administer the food regula-
tions, without any regard to promoting the Company's
interests.

The war is now finished and it is the duty of all
of us to assume our positions in business and to con-
tinue to promote our own individual interests, insofar
as they are fair and reasonable to our fellow men. It
is also our duty, and we hope to be able to do our part
in helping to solve the many problems that the changed
conditions have brought, and to studying the situation
to the end that our progress may be along reasonable
and constructive lines.

Business in the future, as we see it, will be conducted
more scientifically than in the past. It will be handled
by good merchants who will learn to eliminate losses
from poor management and poor credit, and the coun-
try will continue to demand that the wholesale and
retail grocers shall continue to be the most economical
method of distribution, if we are to continue in the
business.

We have had an opportunity to acquire the splendid

business of Northrop, Robinson & Carrier Company,

W orden Q
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at Lansing, and we wish to announce to our friends
and customers that we have taken over this company's
building, business, property, formulas and trade marks
and added this to the business we now have at Grand

Rapids and Kalamazoo.

This means a greater buying power, which will mean
a saving which will extend to our customers and
through them to the consumers of our community.

The manufacturing business which they have estab-
lished will mean furnishing a large number of items at
first cost, which will mean further economy and better
service.

The increased business which we will obtain will
meani the building of a larger organization, which will

enable us to give to our customers the very best service

and co-operation that it is possible to maintain.

It will mean to that large number of customers and
friends which we have in and about the Central part
of Michigan that we can maintain a better service than
we have ini the past, and the large stocks of mer-i
chandise which we are compelled to carry in Grand
Rapids, will assist the Lansing house in rendering a
better service to the customers than they have been

serving in the past.

It will continue to be our motto to make our Com-
pany bigger and better and we ask our friends to co-

operate with us in advancing our mutual interests.

cer Companyv

GRAND RAPIDS--KALAMAZOO-LANSING
The Prompt Shippers
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Movement of Merchants.

Ashton—White & Tozer succeel
Henry Swem in general trade.

St. Charles—Charles Clipper will
have his retail bakery completely re-
modeled.

Laingsburg — Mrs. Ezra Morgan
succeeds Mrs. Mary Tripp in the mil-
linery business.

Holt—The Young-Randolph Co., of
Owosso, will erect a grain elevator
here and conduct the business as a
branch.

Belle Oak—Ellis Nemer has sold
his stock of general merchandise to

Charles Wellas, who has taken
possession.
Bellevue—Z. W. Blackner and J.

G. Sawyer have formed a copartner-
ship under the style of the Bellevue
Garage Co.

Caledonia — George E. Newall,
formerly of Coral, has purchased the
drug stock of W. D. Day, taking im-
mediate possession.

Fowler—The Fowler Farmers’ Ele-
vator Co. has been organized and is
erecting its plant which will be ready
for business about Nov. 1.

Belle Oak—Roy D. Cady has pur-
chased the Bullen store building and
will occupy it with a stock of general
merchandise about Sept. 1

Frankenmuth—Rau Bros, have pur-
chased the vacant lot adjoining their
store building and will build an ad-
dition to their general store.

Ishpeming — Gustave Lindberg,
meat dealer on Cleveland avenue,
died at his home, July 30, following
an illness of several months.

Hillsdale—The First State Savings
Bank has purchased the Stock-Van-
derzee block and will remodel it into
a modern bank for its own use. .

Owosso—Thieves entered the cloth-
ing store of Albert Koffman July 29
and carried away stock and Liberty
bonds to the extent of about $2,000.

St. Louis—Audrey Sias will remove
his jewelry and silverware stock here
from Edmore as soon as the store
building his father is erecting is
completed.

Detroit—The Daylite Electric Co.
has been incorporated with an auth-
orized capital stock of $5,000. $2,500
of which has been subscribed and
paid in in cash.

Detroit—The Detroit General Tire
Co. has been incorporated with an
authorized capital stock of $1,000, all
of which has been subscribed and
paid in in cash.

Detroit—The bakery and confec-
tionery business at 880 Woodward
avenue, formerly conducted by Chas.
A. Stenius, has been sold to Klein
& Lipschitz, who will continue same
under their own name.

MICHIGAN

ortHE BUSINESS WORLD

Lansing—The Union Garage Co.
has opened a retail store for automo-
bile repairs and accessories in con-
nection with its garage at 127 West
W ashtenaw street.

Detroit—The American Auto Ac-
cessory Co. has been organized with
an authorized capital stock of $50,009,
of which amount $25,000 has been
subscribed and $12,500 paid in in cash.

Charlotte—Milo Osborn has sold
his interest in the boot and shoe
stock of Harmon & Osborn, to Ira
Smith and the business will be con-
tinued under the style of Harmon &
Smith.

Holland—J. A. Vander Veen has
sold his hardware stock to Arend
Siersma and Dick Van Tatenhoven,
who have formed a copartnership and
will continue the business at the
same location.

Owosso—John H. Evans has sold
his stock of confectionery and soft
drinks to O. L. Brown, recently of
Lansing, who will continue the busi-
ness at the same location on South
W ashington street.

Saginaw—The J. C. Musser Co. has
been incorporated to conduct a gen-
eral mercantile business, with an
authorized capital stock of $10,000, of
which amount $6,000 has been sub-
scribed and $2,500 paid in in cash.

Muskegon—The Toggery has been
incorporated to conduct a retail cloth-
ing and men’s furnishing goods store,
with an authorized capital stock of
$7,500, all of which has been sub-
scribed and $4,500 paid in in cash.

South Haven—Charles Winkel, en-
gaged in the lumber business for the
past thirty years, has sold his interest
in the lumber business of Winkel &
Son to his son, Walter, who will con-
tinue the business under his own
name.

Flint—N. A. Herren, of 407 Detroit
street, has purchased the stock of
groceries, baked goods and store fix-
tures of the Dayton Baking Co. store
No. 2, at 1602 Oren avenue, and will
continue the business at the same lo-
cation.

Saginaw—The Kaufmann Hide &
Fur Co. has purchased the property
at 217 South Washington avenue and

216 South Water street and is re-
modeling it into a branch house
which it will occupy in about two
weeks.

Detroit — The Walker Brothers
Catering Co. has purchased frontage
of 30 feet on Griswold street, just
north of Grand River avenue. The
price paid was $3,500 per foot. The
purchaser plans remodelling the pres-
ent three-story building on the prop-
erty into a modern lunch room some-
time within the next twelve months.
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Litchfield—The Moss Mercantile
Co. sold its stock of shoes to Albion
merchants and the remainder of the
genera Istock to Detroit parties who
removed it to that city.

Dimondale—The Exchange Bank of
Harris, Corbin & Co. has been merg-
ed into a State bank under the style
of the Dimondale State Bank and its
capitalization increased to $25,000.

Jackson—P. K. Doyle, who has
conducted a shoe repair shop at 317
East Main street for the past vyear,
has formed a copartnership with his
brother E. J. Doyle under the style
of Doyle Bros, and purchased a stock
of shoes which they have installed in
the same store building.

Portland—Russell L. Cardy and
George A. Foland have formed a co-
partnership under the style of Cardy
& Foland and purchased the Leon E.
Hoxon jewelry stock of the special
administrator, taking immediate pos-
session.

Union City—C. E. Keagle has sold
his grocery stock to Bater & Moore,
who will continue the business at the
same location. Mr. Bater was en-
gaged in the grocery business at Ba-
tavia about ten years under the style
of Bater & Troutman.

Detroit—The Weiss-Kennitz Co.
has been incorporated to conduct a
general baking and restaurant busi-
ness, with an authorized capital stock
of $75,000, of which amount $50,000

has been subscribed and paid in,
$2,300.44 in cash and $47,699.56 in
property.

Detroit—The Robinson  Foreign
Patents Co. has been organized to

buy, improve and sell coffees, and to
acquire and deal in patents and pro-
cesses for improving coffees, with an
authorized capita! stock of $40,000, all

of which has been subscribed and
$5000 paid in in cash.
Ishpeming — The Lake Superior

Produce Co., a Houghton house which
has been selling fruits, vegetables and
dairy products in Marquette county
for a number of years, has closed its
Ishpeming office and warehouse and
retired from his field. Charles Thom-
as, who has looked after the Mar-
quette country trade, has not an-
nounced his plans for the future.
Tecumseh—Butter sold for 10 cents
a pound here for two days last week.
Forty-three tubs, each containing 70
pounds of butter, were disposed of at
that price and it sold “like hot cakes,”
as the old saying goes. A short time
after the last tub of butter had been
sold, three men. special officers for
the Michigan Central railroad, ap-
peared on the scene and arrested C.
L. Grant, the salesman, on a grand
larceny charge. According to the of-
ficers he stole the butter from a
freight car in the Michigan Central
yards in Detroit. He was taken back
to that city where the charge will be
preferred against him. All the loot
with the exception of one tub has
been recovered, according to the of-
ficers. The missing tub was lost off
the automobile truck between De-
troit and Tecumseh. Grant arrived
here in a large truck, bringing the
butter with him. He passed off as a
government postoffice inspector and
after securing thp confidence of some
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of the residents, he confided in them
that he had some good butter to sell
for 10 cents a pound. The deal was
made and the arrest followed.

Manufacturing Matters.

Dundee—>L E. Perkins recently re-
opened his bakery under the style of
the Riverside Bakery.

Benton Harbor—The Palace Lamp
Corporation has engaged in the floor
and table lamp making business.

Shelby—Fire destroyed the basket
factory of J. E. Harrison, entailing
a loss of about $50,000, partially cov-
ered by insurance.

Bay City—E. A. Robertson, of Sag-
inaw, is arranging to establish a shirt-
waist factory in Bay City to give em-
ployment to fifty people.

Detroit—The Detroit Pressed Steel
Co. has purchased the Springfield
Body Co. plant on Carlton avenue
from the Detroit Shell Co.

Belding—The Belding Foundry Co.
has increased its capital stock from
$25,000 to $100,000 and is building a
large addition to its plant.

Perry—J. K. Finneran, recently of
Medaryville, Ind., has purchased the
Stichler store building and will oc-
cupy it with a bakery about Aug. 15.

Detroit—The Banner Manufactur-
ing Co. has opened a factory in Ox-
ford for the making of children’s play
suits. About fifty girls will be em-
ployed.

Detroit—Reports of a large steel
plant on the riverfront North of the
Great Lakes Engineering Co. prop-
erty and said to be owned by Dodje
Bros, have been current again.

Detroit—The Allen Air Turbine
Ventilator Co. was incorporated with
an authorized capital stock of $150,-
000, of which amount $75,000 has been
subscribed and $15,000 paid in in cash.

Detroit—The National Screw Prod-
ucts Co. has been incorporated with
an authorized capital stock of $50,000,
of which amount $26,000 has been
subscribed and $20,000 paid in in
cash.

Worden Grocer Company Now Has
Three Stores.

The feature of the week has been
the conclusion of negotiations which
have been conducted for the past six
months contemplating the purchase of
the building, stock, book accounts
and good will of the Northrop, Rob-
ertson & Carrier Co., of Lansing, by
the Worden Grocer Company.

The sale was effected Aug. 1 and
the purchaser took possession the
following morning. M. R. Carrier
will remain with the house tempor-
arily as manager and H. U. Bigger
will continue as assistant manager.

The patrons of the Lansing house
are assured that the liberal policies
which have characterized the old
house will be continued without in-
terruption and that new features will
be inaugurated from time to time to
enlarge the service and increase the
usefulness of the institution. Man-
ager Rouse has large plans in view in
the way of busines sextension which
he will put into execution from time
to time as circumstances justify.

No change will be made in either
the office or traveling forces.
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Review of the Produce Market.

Apples—Transparents and Dutch-
ess, $1.75@2.25 per bu.

Bananas—3$38 per 100 Ibs.

Blackberries—$4 per 16 gt. crate.

Beets—35c per doz.

Butter—The market is active, with
a good consumptive trade at about Ic
higher than it was a week ago. The
quality arriving is averaging good for
the season. The market is in a
healthy condition on the present basis
of quotations and we do not look for
much change from the present condi-
tions during the coming week. Local
dealers hold fancy creamery at 53}4c
in tubs and 55c in prints. Jobbers
pay 45c for No. 1 dairy in jars and
38c for packing stock.

Cabbage—Home grown command
if1-40 per bu. or $4.50 per 100 Ibs.

Cantaloupes «— Arkansas, $3 for
standards, either 45s or 36s; Turlock,
$1.85 for flats and $4.25 for standards;
Indiana, $2.75 for standards and $1.10
for flats; Michigan osage, $3.25 for
12x 12, $3 for 11x 11 and $2.75 for
10 x 10.

Carrots—25c per doz.

Celery—40c per bunch; jumbo, 60c.

Cocoanuts—$1.25 per doz. or $9.50
per sack of 100.

Cucumbers—$1 per doz. for No. 1
and 75c¢ for No. 2

Garlick—60c per Ib.

Eggs—The market is firm at un-
changed prices. Fancy qualities are
very light. The bulk of the receipts
show more or less effects of the hot
weather and have to be sold at rela-
tively lower prices than the best.
There is a good consumption. The
market is firm and if we do have any
change it is likely to be a slight ad-
vance. Local jobbers are paying 43c
for candled fresh, loss off, including
cases.

Grapes—California
per case.

Green Corn—35c per doz.

Green Onions—20c per doz.

Green Peppers—60c per basket for
home grown.

Malagas, $4.50

Honey Dew Melons—$3.50 per
crate for either 6 or 8.

Huckleberries—$4.50 per 16 quart
crate.

Lemons — California, $6.75 for
choice and $7 for fancy; Verdillas,
$9 per box.

Lettuce—Home grown head, $3 per
bu.; garden grown leaf, $1.50 per bu.
Onions—'California, $3.85 per crate
for yellow or white, or $6 per 100
Ib. sack; Louisville, $5.50 per 100 Ib.
sack; home grown, $2.75 per bu.
Oranges—Late Valencias, $6@6.50;
Sunkist Valencias, $6.25@6.75.
Peaches—Oklahoma Elbertas, $3.75
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per bu.; $1.60
per box.

Pears—California Bartletts, $4 per
box; Early home grown $3 per bu.

Pieplant—5c per pound.

Plums—$3.25 per box for Califor-
nia; home grown Burbanks, $3.50 per
bu.

Potatoes—Virginia Cobblers, $8.50
per bbl. and market conditions indi-
cate higher prices; Louisville, $7 per
150 Ib. sack.

Radishes—Home
per doz. bunches.

String Beans—$2.75 per bu.

Sweet Potatoes—$4 50 per hamper
for Virginia.

Tomatoes—Hot house, $1 per 7 Ib.

California Crawfords,

grown, 12@15c

basket; home grown, $2 per \2 bu.
basket.

W ater Melons—40@50c apiece for
Indiana.

Wax Beans—Home grown com-
mand $2.75 per bu.

The Grocery Market.

Sugar — The market shows no
change. Refiners are refusing or-
ders, being completely tied up for

several months to come. Consump-
tive demand is no larger than usual,
but the wholesale demand continues
to be about twice usual. Without a
doubt if the Government were not in
charge of the situation prices would
be several cents a pound higher than
they are. As a matter of fact, sugar
has been sold for delivery after Jan.
1 next, when the Government’s hold
expires, I2c above present prices.

Tea—The market shows no par-
ticular change for the week, with a
strong advancing tendency. Consump-
tive demand is satisfactory under the
circumstances.

Coffee—All grades of Rio and San-
tos, as well as milds, are just about
where they were a week ago, but
there is a slightly better demand. No
change has occurred anywhere, but
some buyers appear to be buying
with little more confidence, although
the coffee market at present is a gam-
ble. There have been some arrivals
of Brazil coffee to New York during
the week, but not enough to material-
ly affect the situation.

Canned Fruits—The market for
canned fruits was quiet, although re-
sale contracts are offered from vari-
ous quarters at varying advances over
the opening prices. The general pro-
rating of orders, now in process, has
not disclosed its full effect on do-
mestic demand.

Canned Vegetables—Although the
Government has several million cases
of canned goods to unload, the trade
do not seem to be thinking very much
about it. Tomatoes are firmer, both
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spot and future, futures being now
quoted at around $1.75, in a large way,
f. 0. b. factory, and spots $1.70. This
is an advance of about 20@30c from
the lowest point. A jobber who
thought he had bought some Govern-
ment tomatoes at around $1.40, offered
them at $1.55 net cash, but the trans-
action is in such a tangle that he
does not know exactly where he is.
Tomato pack will undoubtedly be
short on account of the heavy rains
and some predictions are for not
more than 10,000,000 cases. Corn and
peas are both firm and high, packs
of both being undoubtedly very short.

Canned Fish—Domestic sardines
show no particular change, the mar-
ket still being depressed. Salmon
firm and tending higher. Red Alaska
in a large way, is now quoted at
around $3, which is about 50c above
the price ruling a few weeks ago. It
is believed that all the Government’s
salmon has been unloaded and ab-
sorbed. Norwegian sardines are com-
ing back into the market again, but
at very high prices. The trade, how-
ever, are taking hold to a limited ex-
tent.

Dried Fruits—Prunes are selling at
a very heavy advance over the open-
ing and are verv scarce and wanted.
Entire list of dried fruits shows un-
precedented prices, including raisins,
peaches and apricots. The trade,
however, are taking them in small
lots and the pomt has not yet been
reached where people decline to buy
on account of the prohibitive figures.
Consumptive demand for dried fruits
is light.

Molasses—The market is dull, with

prices nominal and unchanged.
- Sugar Syrups—Business is regulat-
ed by ethe supply, which is of mod-
erate proportions. Prices are main-
tained on the basis of previous quo-
tations.

Rice—No change in the situation is
to be noted and none is likely to oc-
cur during the next few weeks or
until the new crop begins to move.
Prices are nominal, but the tone of
the market is strong, full figures be-
ing obtained for anything available.

Cheese—The consumptive demand
is light. The make is about normal
for the season, but the bulk of cheese
is being sold, for export. The quality
is averaging good. The market is
firm and there is.not likely to be
any change of any consequence.

Provisions — Everything in the
smoked meat line is steady at prices
ranging about the same as a week
ago, with a light consumptive de-
mand. Dried beef, barreled pork and
canned meats are all unchanged, but
firm. Pure lard and compound, are
firm, with a reported export demand.

Salt Fish—There is a fair demand
for mackerel, which rules about un-
changed.  Shore mackerel continues
scarce.

Death of Cornelius De Jongh.

Cornelius De Jongh, the long-time
Burnips Corners general merchant,
died at his home in that village Sun-
day morning as the result of a malig-
nant cancer which refused to respond
to the knife of the most skillful sur-
geons in America. The end was not
unexpected and Mr. De Jongh had
been resigned to his fate for several
weeks, having long been convinced
that he could never recover from the

malady. He died surrounded by a
large circle of relatives. He left a
wife and four children—Mrs. Nellie

Clouse, of Dorr; John De Jongh, of
Dorr; Mrs. Grada Skellinger, of De-
troit; C. Fred De Jongh, of Burnips
Corners. Deceased also leaves a
mother, two brothers and two sisters,
all of whom reside in Holland. The
brothers are J. and H. De Jongh and
the sisters are Mrs. Helen Stroup and
Mrs. Dora Gravengood. Funeral
services were held at the family resi-
dence at 2:30 Wednesday afternoon,
being conducted by Rev. Geerlings,
of Zeeland. Interment was in the
Burnips Corners cemetery.

Mr. De Jongh was keen of intellert..
kindly, sympathetic and ambitious.
His enthusiasm, his endurance, his
boundless energy, early marked him
for conspicuous achievement in the
selling field. His rare and compan-
ionable qualities won him the regard,
even affection of all who came to
know him in anything more than a

superficial way. His life work is a
fine tribute to the character, force
and stamina of the man.

There are some who depart th*

life who are missed alone by their
immediate families and by them only
for a short time; there is no use in
disguising this fact because it is an
incontrovertible one and the reason
for it is too patent to require either
arguments or explanation. However
much or little these people may have
accumulated and left behind them in
worldly goods, their lives were bar-
ren because their hearts were chilled,
because they lived not, for others but
for themselves alone; hence and ve y
logically when the time for their de-
parture came they went as they ha 1l
lived, friendless, alone and unmourn-
ed except, of- course, as related

respectable and required outwa d
form. As the years go by, Cornelius
De Jongh will be remembered with
love and affection by scores—yea by
hundreds- of men asjd women whom
he substantially befriended, by men
and women whom he inspired by his
life, as well as biy spoken word to
stand by, to -look up and to press
on with a heart' of cheer and a hope
for better things. Sogiétime, we know
not how goon or hgtw long deferred
the time nfay be, we confidently ex-
pect to meet our friend again, to
clasp his hand, to hear his voice, to
see his smile and we know—at least
we know we believe—that we shall

O.  A. Ohland, Jr., is now on thefind him busy there as he always was

road for the Chicago Pharmaceutical
Co., of Chicago. He makes his head-
quarters in Grand Rapids. His terri-
tory includes all available Michigan
towns.

What some public speakers need
is better terminal facilities.

here, doing a man’s work in a manly
way.

It takes four things to make a gen-
tleman. You must be a gentleman in
your principles, a gentleman in your
tastes, a gentleman in your manners
and a gentleman in your person.
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Excellent Example of
Propaganda.
Marshall, Aug. 5—A few days ago,

1 happened to come across the July

2 issue of the Michigan Tradesman.

The leading editorial contained a

warning to Americans, not only to

render no aid in the settlement of the

Irish question, but to do all in their

power to sustain England in her cam-

paign of plunder and devastation of

Ireland. .

The writer’s presentation of the
subject was such a glaring outrage
on historic truth, and his language so
outrageously indecent and offensive,
that in noticing it at all one runs the
risk of sacrificing his self respect and
descending to the level of the brawl-
er and pander. But, as it affords an
opportunity of placing the truth be-
fore the readers of the Michigan
Tradesman, it may be worth while to
expose some of his grotesque false-
hogds

Sinn  Fein

He denies that Ireland is a na-
tion,. even geographically. He con-
tradicts himself in the very state-
ment. Ireland is, in race, language,
custom, traditions, temperament, as
well as geographically, radically dis-
tinct from England. Moreover, she
is one of the most ancient nations
in Europe, and for 750 years of blood-
shed and tyranny she has never re-
linquished her demand, but in every
generation vindicated her claim to
nationhood. No historian worthy of
the name ever denied this.

2. He has the temerity to say that
the whole trouble in Ireland is “a
religious controversy” and squabble.
This is at once a libel on Irish Cath-
olics and an insult to Irish Protes-
tants. There is no religious question
in Ireland. This is a slander exploit-
ed by her enemies to throw dust in
the eyes of the world and of the
American people in particular. Does
not the veracious editor know that
all the leaders of public and political
opinion in Ireland, for a century and
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a quarter, with one single exception,
were Protestants. Does he not know
that many of the so-called rebels and
victims of England’s brutal laws were
Protestants. Wolfe, Lord Edward
Fitzgerald, Robert Emmett, William
Orr and the Shears brothers were
Protestant martyrs for Irish freedom;
John Mitchell, John Martin, William

Smith O’Brien, Thomas Davis, Isaac
Butt and Charles Stuart were all
Protestants who suffered for their

National fate. So are many leaders
in the present movement, including
Arthur Griffith, the founder of Sinn
Fein.

No country in the world is) so
united in regard to National policy
as lIreland is to-day. The only ele-

ment in the country opposed to in-
dependence is the English garrison
in Ireland. The late elections made
that as clear as the noondav sun. The
Orangeman is in Ireland, not for
Ireland’s benefit, but to keep it in
subjection to England, hence he glor-
ies in calling himself not an Irish-
man, but “the English garrison.” It
was the Orange faction only that
sought an alliance with Germany.
That faction was the only one that
received munitious and arms from the
Kaiser. This is so notorious that the
leader of the faction. Sir Edward
Carson, boasted of it.

. The editorial writer denounces
the Sinn Fein as “the cheapest kind
pf hirelings and assassins;” in other
words, the whole of Ireland is a na-
tion of robbers and cutthroats. What
castigation does the man deserve who
makes such an outrageous accusation
as this against a whole people? For
me, | must be content with telling
him that he is mistaken. It is incor-
rect to state, as he does, that the
Sinn Fein referred to the Germans,
as “our gallant allies.” It is a de-
liberate lie to say that the “move-
ment was financed by Germany” The
Sinn Fein received no aid whatso-
e'er. either in money or arms, from
Germany.
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4. | come now to the
part of the document. By a singular
infelicity he recalls the Alabama epi-
sode and advances England’s chief
reproach and disgrace as an instance
of her chivalry and magnanimity. |
have no desire to open up sores. 1
woud leave them buried in the dead
past, did not this man resurrect them.

There is an impression that Ire-
land is the only country with a griev-
ance and—that the Irish Catholics
are the only people who have had
occasion to bring a serious charge
against the British empire. The old
world is not the only place where
the English have trampled on human
rights. England endeavored, in the
past, to hold and reduce America as
an industrial dependency (see the
proclamation of independence).
When oppression became intolerable
and the spirit of the manhood of
America rose up to cast off the yoke,
the English nation resorted to the
most abominable means for the sub-

jugation of this continent. Brand
and sword, fraud and brute force
were employed. “What name does

England’s conduct deserve and what
punishment is in store for the men
who have destroyed millions, involved
thousands in ruin and plunged num-
berless in unspeakable woe?” This
indignant question was asked, not by
an Irishman, but by the peerless
patriot, the father of his country.
George Washington. The struggling
colonies rose against oppression, so-
licited the aid of friendly countries,
France responded, Spain followed but
Ireland was the first. “l1 found tbe
people of Ireland disposed to be the
friends of America” wrote Benjamin
Franklin, “in which | endeavored to
confirm them with the expectation
that our growing weight might in
time be thrown into their scales and
justice be obtained for them likewise.”
On July 28, 1775, the American Con-
tinental Congress published an ad-
dress to the people of Ireland, thank-
ing them for their sympathy and sup-
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strangest port and expressing the hope that

America would one day be able to
make a return for the invaluable as-
sistance rendered to her by Ireland.

America did then what Ireland is
doing now. She appealed to the
moral sense of Christendom to vindi-
cate the justice of her cause. Is it
strange that the United States Con-
gress should pass resolutions sympa-
thizing with Ireland in her struggle
for independence? In 1783 England
signed a treaty of peace in Paris de-
claring that these colonies “were and
of right ought to be free and inde-
pendent states.” Her conduct in 1812
shows how sincere she was.

5. Now to come to the Alabam
incident. During the Civil War Eng-
land recognized the slave trade of
the South and granted it belligerent
rights. She built and manned priva-
teers to harass American ships, prey
cn American commerce and sweep
the American flag from the ocean.
When the war was over, England was
called to account for these glaring
violations of justice and international
law. At Geneva a fine of $15,000,000
was imposed on the pirate nation—
a very small sum considering the
crime and ridiculously inadequate to
repair the damages inflicted on Amer-
ican ships, trade and commerce. Did
England promptly pay the award, as
the writer says she did? Nothing of
the kind. She begged and whined for
time, asserting that the substraction
of so much gold would involve Eng-
land in a financial panic. As a mat-
ter of fact, as Gladstone declared in
Parliament, the English people drank
themselves out of the Alabama
rJaims.. | should not be surprised if
honest John Bull, who is a compound
of the bully and sneakthief, compelled
Queen Victoria to make an abject
apology with a view to mitigate the
damages. Now, Ireland simply asks
that America be true to her traditions
and ideals and to vindicate the mo-
tives for which this country went
into the war.” George Clarson.

INCREASE YOUR BISCUIT PROFITS

Advantages of an

IDEAL SUNSHINE BISCUIT DEPARTMENT

loose-Wiles Biscuit (jdmpany

Perfect Display—Clean- Seat—Attractive

A Complete Stock with Smallest Investment

It Creates Interest and Consumer's Demand
Ask the Sunshine Salesman—He Knows

Bakers of Sunshine Biscuits
CHICAGO
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Gabby Gleanings From Grand Rapids.

Grand Rapids, Aug. 5—The writer
attended the funeral of Joseph F. O.
Reed at the Spring undertaking par-
lors Monday morning and was struck
with the simple and unostentatious
manner in which the veteran road
salesman was laid away to his eternal
rest. The service was just such an
affair as “Joe” would prefer if he
was to plan it himself. X imagine,
however, that, instead of a set ser-
mon by a stranger who probably
never shook the hand of the genial
salesman, he would have requested
Manley Jones or some other traveler
of the old school to say a few words
and make a few remarks of a per-
sonal character. Mr. Reed’s life was
rich in good deeds and helpful acts.
This side of his nature could not be
brought out by a stranger, but Man-
ley Jones could have paid a tribute
to the deceased which would have
added greatly to the interest of the
occasion and given those present a
new insight into the vision and as-
pirations of the deceased.

Lynch Bros, have engaged to con-
duct a sale of the stock in the Cash
Bargain store, owned by the late W.
B. Fishbeck, at Howell. The stock
inventories about $14,000.

Charles Berman, buyer at Berman's
department store, Kingston, was in
town last Friday to place his order
for holiday goods with H. Leonard
& Sons. ' He says he visited all the
large Eastern markets and found the
Leonard line better than any he had
found at any other market.

Men get queer notions in their
heads some times. For instance, the
writer thought he was paying Mr.
Race a compliment in the reference
made to the King Hotel, at Reed
City, last week. Mr. Race read the
article hurriedly—too hurriedly—and
immediately sat down and wrote a
brief description of some of the diffi-
culties he has had to overcome, as
follows: ) “Ylou will remember the
writer called at your office before
coming up here, at which time | was
connected with the New Hotel Mer-
tens, and had quite a chat with you.
Upon arriving here and taking charge
| found a proposition on my hands |
had not believed possible. The rooms,
dining room, Kkitchen, sample room
and heating system were in such
state of repair that it has taken all
the money | could get together to
make things liveable. The kitchen
utensils in use here were not fit to
cook a single article of food in, as
they were chipped and could not be
kept clean. These all had to be re-
traced. There was not a sheet in the
house of law-abiding strength an<l
they had to be replaced with new
ones to meet the requirements of the
law and the comfort of my guests.
And you will realize what it costs to
buy linen! In order to keep the
place warm | had to expend about
$150 on the beating plant. Also |
have decorated as many rooms as
possible, including the dining room
and office and men’s toilet. Then,
*'oupled with all this, you know what
the business conditions have been,
especially last fall before the war was
over. In regards to the dining room,
will say that up to October | was
eretting 65 cents per meal and was
losing money and then | put my
meals strictly European and now my
average meal brings me in 50 cents
andi the dining room is just breaking
mren. T am at a loss to account for
this, as most of my fellow hotel men
no and down the line are getting
from 75 cents up for their meals and
Tam sure that mv menu will compare
verv favorably with the majority and
still | am getting only 50 cents. |
r-ally do not see the sense of charg-
ing every man 75 cents or more for
a meal when some are eating—or at
least eating at—twice as much as
some other guest. Either one is get-
ting more than value received or the
other is getting stung. One of the
hollers that hotel men have been put-
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ting up for the past few years is
that the Greeks have been getting all
their rightful business. So if the
fellows patronize those places | can
see no reason why the hotel can not
meet the opposition with the same
thing without unfavorable comment.
We realize that for the past year we
have been unable to obtain efficient
help, particularly in the Kkitchen,
within reach of our pocketbook, for
you well know that wages have gone
up with that class of help far more
than hotel rates have been boosted
and faster than the salaries of trav-
eling men have been raised.” 1 am
glad to give place to Mr. Race’s let-
ter, because 1 believe he is making
an honest effort to serve the travel-
ing public the best he knows how
and that he is doing all that any man
could, considering the handicaps he
is under.

The death of Cornelius De Jongh,
of Burnips Corners, removes a life-
long friend of the traveling fratern-
ity. Mr. De Jongh was always cour-
teous and genial to the traveling
salesman, both while engaged in busi-
ness at Muskegon and Burnips Cor-
ners, and his untimely end—he was
only 59 years of age—will be mourn-
ed by every traveler who ever called
on him.

Industry is the mother of good,
luck.
The trouble with a white lie is that

t so frequently leaves a black maik
bebrnd it.

The man who can not get out of
debt is frequently envied by the man
who can not get in.

All things come to him who wait-.
The right way, of course, is to wait
at the proper place.

If an honest man is the noblest
work of God, it is just as well to

look these self-made men over very
carefully.

The tragedy of the recent Chicago
rioting will not end with the deaths,
injuries and immediate property loss.
Negroes by hundreds are still fleeing
the city, some with their possessions
and some without, for the most part
seeking Southern refuges like Mem-
phis and Nashville. So it was after
the Springfield and the East St. Louis
riots, for Lincoln’s State has dis-
tinguished itself by three such affairs
within a few years. At the Stock
Yards, where one-third the employes
are negroes, not one appeared for
work during the days of stress and
fear. Order can be restored, arrests
and convictions can be obtained, but
great numbers of decent and law
abiding citizens were forced out of
employment and out of their homes
to seek shelter wherever they could;
great numbers of others are left with
an abiding fear; and enterprising ne-
groes throughout the South who have
thought of going North to better their
condition are served notice that their
immigration is likely to be resented
by a class of whites who will resort
to wholesale murder to discourage it.

We ajre manufacturers of

Trimmed & Untrimmed HATS
for Ladies, Misses and Children,
especially adapted to the general
store trade. Trial ordier solicited.

CORL-KNOTT COMPANY,

Comer Commerce Ave. and
Island St
Grand Rapids, Mich.

TRADESMAN

“We’re Out of
That To-day”

cools friendships
makes enemies
loses business

But so long as you are

stocked up with
a full line of
Lighthouse and
Red Cap
brands

you’ll never

lose anything!

MAKE SURE

before you close tonight
that your order
for necessary
goods is mailed
to us

NATIONAL GROCER

COMPANY

Grand Rapids
Lansing
Cadillac
Traverse City



FRENZIED MERCHANDISING.

Evidence multiplies that the com-
plaining stage concerning the high
cost of living has been passed and
that some form of action at Wash-
ington, either from the President or
Congress, is inevitable.

However, contrary to popular un-
derstanding the statement may be, it
is nevertheless true that no one will
welcome this any more than the gro-
cery and food trades, but in the work-
ing out of the solution of the prob-
lem, there is much trade misappre-
hension, lest hasty and unwise action
may cause needless disturbance and
adversity to orderly distributive pro-
cesses, without commensurate hope
of a successful outcome.

That the high cost of living is a
matter of compelling and dominant
importance every grocer knows. But,
after years of thought and study and
“probes” and enquiries without num-
ber—plus some very honest effort on
the part of the grocery trades them-
selves, latterly intensified by the best
economic and mercantile brains in
the country working under the stimu-
lus of patriotism and war necessity—
all studies have failed to in any wise
suggest to real economists any hope
of direct solution. Such causes for
the high cost of living as have been
discovered have generally been traced
back to economic conditions which
show no sign of change or of yield-
ing to the popular clamor. To out-
line these is far too intricate to dis-

cuss here, but the chief are high
wages, short hours and advancing
living ideals.

Meanwhile, there is imperative

need for relief and with political med-
dlers on the one side, a genuine dis-
tress on the other and a widespread,
vague and misunderstood opinion as
to the causes, there is fear that trou-
ble will result. It is recognized by
trade leaders as a time for cool heads
and open minds; also for tolerance
and a helpful spirit.

Contrary to the common belief,
there is no marked opposition among
grocers to having Uncle Sam sell the
army surplus of foodstuffs by ped-
dling it out through municipalities,
parcels post, etc. or by the process
of auctioning. The whole amount to
be disposed of is not enough to seri-
ously affect trade, save in a tempor-
ary way, and it is recognized that
while the fever is on there is no
use in preventing popular experi-
mentation, even if the schemes are
doomed to be ineffective. It may be
that a familly here and there—per-
haps thousands of them—will buy a
few staples more cheaply than they
would of the grocer, but the whole
available lot is not enough to mater-
.ially change ruling values, least of all
solve any of the problems of the
old h. c. 1

There is a trade belief that it repre-
sents unfair competition for a city
or the Nation to sell goods at a loss,
using already overburdened public
service for the work and then dump
the loss and the cost of the experi-
ment onto the taxpayers, of whom
the grocers themselves are no small

portion. But it would be futile for a
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grocer to offer either protest of argu-
ment.

It seems strange that so much of
the complaint against the high cost
of living has to do exclusively with
foodstuffs and that in consequence
most of the reprisal proposed is
against the “food profiteer,” which,
with the average citizen, means every
grocer, butcher or other victim whose
lines are cast in the manufacture,
handling or sale of food. Perhaps it
is not unnatural, in the face of the
fact that nothing comes so compell-
ingly or personally home to every
man, woman and child as food and
no class of merchants are so numer-
ous as the grocers.

But if the public would only pause
long enough to investigate, it would
be found that food is only one of
many classes of commodities which
have advanced, the advance being so
uniform—not only here, but in every
other land—as to suggest that funda-
mental causes rather than the com-
monly attributed machinations of
groups, trusts, speculators, etc., are
really to blame.

For instance, a Canadian govern-
mental board has lately compiled cer-
tain statistics of prices in that coun-
try—and what is true in Canada is
virtually true here—before the war,
at the time of the armistice and now,
covering foodstuffs, staple materials
in the hardware field and a group of
common and varied staples. These
show surprisingly uniform advances,
representing for the food list an aver-
age of 140 per cent, advance, on the
hardware 148 per cent, advance, and
on the staples 136 per cent. If one
had taken such things as shoes, cloth-
ing and other lines of manufactured
products, the percentage of increase

would probably have been even
stronger than in these directions. The
grocer, therefore, objects to being

made the goat for things which are
just as true of many other lines of

commodities than foods. Are there
“trusts” everywhere and, in every
commodity? If this is a trust result

or the product of the wicked specu-
lator and profiteer, why is it equally
true of England, France, Italy, Ar-
gentina, Australia and Japan? Why
not approach the high cost of living
as an economic result and not the
mere vagary of a wicked gouger?
The grocers are rather disposed to
be amused,and to look forward to a
demonstration through experience of
the impracticability of the scheme.
They point to the fact that the postal
service is already badly congested
and, intolerably inefficient, showing
up at the end of the year with a
deficit. They are quite willing for
the housewife who wants a line of
foods to walk a couple of miles to
the postoffice, read a circular posted
on the wall stating what the prices
are to be, make out her formal order,
pay the money in advance, wait for
it to be sent to Washington, com-
piled with millions of other orders
and then apportioned to the amount
available—which will quite as often
be oversold as undersold—and then
eumbersomely weighed out, wrapped,
directed to her address, sent to her
city and then delivered at her door
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by a pack-horse postman in whatever
condition it may arrive—and when-
ever. The grocers conjure up inter-
esting pictures of it and are wicked
enough to chuckle at the situation
that will very likely result.

The leaders in the wholesale trade
contrast it with what might have
happened had there been less clamor
and less prejudice against using es-
tablished channels of distribution; ex-

perienced and of proven efficiency.
For, let it be recalled, that, weeks
ago, a responsible committee of

wholesalers offered the Government-

al authorities to handle the whole
surplus through regular channels, at
whatever prices the Government

wanted to set and at whatever rea-
sonable compensation of limited mar-
gin the Government would set; guar-
anteeing that speculators would not
get it. And now people have bought
large lots of food who were never
in the business before and are selling

it freely, at whatever prices they
choose, if they offer it at all. The
feeling in the grocery trade is less

one of resentment than of amusement
and disgust.

And yet no one likes to oppose any
honest effort to lower the cost of
food. No one doubts the sincerity of
many who are planning these fanci-
ful schemes for carrying out the man-
datory orders of Congress, unless it
may be that politicians are suspected
of currying favor.

There is full sympathy in grocery
circles with any effort to lower prices,
but the grocer can not discover in
the suggested plan any signs of ef-
fectiveness. None of the essentials
of distribution are eliminated, unless
on the basis of “do it yourself,” and
the feeling is that experienced men,
with lifetimes of competitive effort
back of them, can do it better than
novices. Least of all have they any
confidence in Governmental opera-
tions to really serve the public.

No one in trade believes that the
public will be pleased with its ex-
perience nor that even a dent will
be made in old h. c. 1 They do re-
gard sadly the waste of honest, earn-
est effort in what they feel sure is
a hopeless cause and yearn for the
day when politicians and the public
will really wake up to the deep-root-
ed causes of advance in living costs.
The more experienced men are, the
more thought they have applied to
studying the problem, the less they
confess to knowing much about how
to solve it.

The soldier who did not pass
through dark Gethsemane before he
entered the army could! hardly have
had high hopes or extensive plans
for life. And in that night of test-
ing he came to see a greater oppor-
tunity for service in which all his
study, labor and training for a life
of usefulness had not been in vain,
and would be augmented many fold
by war experiences if he survived the
war. Yet before him always loomed
the possibility of a sudden end to the
earthly career. And when that end
came to many a soldier he knew he
hadi finished a good work—had com-
pleted his task and passed every test.
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WOULD BE DANGEROUS.

Bad as the sugar situation is, it
is open to question whether the sugar
men or the politicians are the more
annoying. Every time anything goes
wrong with the law of supply and de-
mand, or prices get out of joint,
there rise, like mushrooms over night,
fifty-seven varieties of “remedy” in
Congress to correct the situation—
and make a good showing for an
aspiring politician. More than occa-
sionally, the remedy is far worse than
the disease. For instance, here is an
Indiana Congressman backing a bill
to prohibit the export of sugar for
two years, with penalties running to
the full value of the sugar.

The careless exportation of sugar
to Europe, combined with certain
other features, is unquestionably the
reason for the present scarcity, but
it doesn’t take two years to catch up
by any means. Besides, what of the
need/ for co-operating with our Allies
and lending a hand in restoring
Europe, which might very well be
done normally without inconvenience.
But, above all, it seems to have es-
caped the statesman wholly that the
accumulation of two years’ produc-
tion of refined sugar would be a white
elephant to carry, both as a matter
of physical storage and carrying
charges. Even the few months pro-
duction that did accumulate here
while England deferred taking her
allotments became a matter of some
seriousness for storage and as a
financial load.

WHO DEFEATED GERMANY?

The resistance of Belgium held
back the German army two weeks.
Was not that a determining factor?
The English navy’s constant guard
restrained the 'foe. Italy took sides
with the Allies at a critical moment.
Russia struck hard before Germany
expected her to be ready. American
soldiers stoppedlthe Germans in their
last drive on Paris, when they seemed
sure of victory. Many other factors
were indispensible, ‘'but after all it
was Germany’s overconfidence that
defeated her.

The Tradesman urges its friends in
the dry goods trade to ally them-
selves with the Michigan Retail Dry
Goods Association. The organization
is on a good financial basis and is
officered by men of high character
who are recognized/ leaders in the
mercantile field. A strong man has
been engaged to serve as manager of
the organization which ensures the
efficient discharge of all duties the
Association is created to undertake.
There is no dry goods dealer in Mich-
igan which this organization can not
benefit greatly in excess of the ex-
pense of maintaining a membership
therein.

To perpetrate the lie that Germany
fought a war of defense against ag-
gressive  England the benighted
heathens of Germany must be taught
that Germany won the war—and her
uninvaded territory and unharmed
cities are sufficient proof to the aver-
age German mind that they are the
victors.
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FOR MEN, WOMEN,
AND CHILDREN

Made strongest where
the wear is hardes

Made for Solid Trade-Building

Durable-DURHAM Hosiery is a dependable
There is honest value in every pair.

Furthermore, Durable-DURHAM is the

seller. most widely advertised hosiery in the country

People buy it—and buy it again. That is why
it is so popular with the public—and so profit-
able to the dealer. It is a business getter— and
a business holder. You can supply every need of

the stocking trade if you have the complete line.

There aresizes and styles for every member of
the family—for every season of the year, including
fleecy lined hosiery for winter wear. Every pair
is made stronger to wear longer— and they do.

— and this year’s publicity will be greater than
ever before.

The demand is steadily increasing. Thou-
sands of consumers have written us because
they couldn’t get it from their dealers.
haven’t carried Durable-DURHAM Hosiery—
or if you are out of it, order from your jobber
now, in order to supply the stocking need in
your community.

If you

Atijory, Browse a Co.

Sole Export Agent

New York

DURHAM HOSIERY MILLS, Durham, N. C

Sales Offices:

88 Leonard Street, New York

208 So. LaSalle Street, Chicago

582 Market Street, San Francisco
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Michigan Retail Shoe Dealers’ Associa-

tion.
President—J. E. Wilson, Detroit.
Vice-Presidents — Harry Woodworth.
Lansing; James H. Fox, ‘Grand Rapids;
Charles Webber, Kalamazoo; A. E. Kel-

Io%g, Traverse Citak .
ecretary-Treasurer—C. X Paige, Sag-
inaw.
What Is Profiteering In the Shoe
Trade?
Just why the retail shoe trade

should be forced to go through an
era of facing the charge of “profiteer-
ing,” as it is to some extent at pres-
ent, is hard to understand. As com-
pared with many other necessities,
shoes have not advanced more than
the average degree, yet the retailer
has to face this accusation occasion-
ally. It is, therefore, not out of place
to look at the matter calmly and
broadly, and find out, first, what a
profiteer really is, and second, if the

shoe trade in general can be sub-
jected properly to indictment on the
charge.

In the first place the fact must be
admitted at the outset that the shoe
dealer, like any other merchant, is
entitled to a legitimate profit in re-
turn for his investment of capital and
his energy as a dealer in commodi-
ties. There are in the shoe trade, as
in the grocery, hardware, or any other
business, men who are successful and
not successful. There are men who
are honestly building up a trade by
rendering merchandise and service in
exchange for money, and as in all
businesses there are some whose only
ambition is to make money by any
method, honestly or otherwise. Hu-
man nature, shrewdness, fair minded-
ness, and that indescribable trait of
personal equation are common to
shoemen as to any other group of
men in the retail field.

Hience there is no exact standard
which determines exactly what a
“profiteer” may be, but unfortunately,
through the channels of a few mis-
guided minds in the newspaper world,
the term of profiteer has been flaunt-
ed before the public mind as the
terms “buccaneer” or “pirate.” It has
been used as though the shoe mer-
chant were a gambler, a speculator or
a reaper of illegitimate profit.

Therefore, the first thing a shoe
dealer should be prepared to do is
to defend his own trade as being en-
titled to earn a fair profit, and not
be frightened out of his own self-
respect by thinking that he must re-
duce himself to a condition where
his capital earns only what it might
draw at ordinary interest rates in a
savings bank, without worry as to
depreciation, or other problems com-
mon to buying and selling goods.

The dealer must start with the
manufacturer’s wholesale price as a
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basis. That is something out of his
control, and is not to be confused
with the problem in hand. The manu-
facturer’s wholesale cost is determin-
ed by cost of materials plus labor,
plus other manufacturing expense,
plus reasonable net profit. The deal-
er’s retail price likewise is composed
of cost of goods plus operating ex-
pense, plus reasonable net profit. Re-
tail shoe prices have advanced be-
cause the wholesale price, a figure al-
together out of his ~control, has prac-
tically doubled in the last few years.
They have advanced because rents,
clerk-hire, cost of advertising, and all
other operating costs have advanced.

To illustrate, if three years ago
shoes of a certain type cost $3 per
pair, and the cost of selling each pair
was $1.50, then the retailer in order
to live properly started at $4.50 as the
retail price he must obtain to break
even. If he added 50 cents for net
profit, making the retail price $5,
surely there was no profiteering or
piracy there. To-day this same shoe
costs $6, principally because leather
and labor have advanced to the manu-
facturer to that extent. In addition
instead of costing $1.50 per pair to
sell shoes, the average is nearer $2
per pair. Therefore, to break even
the starting point is $8. Granting for
argument sake that the dealer adds
$1 as his legitimate net profit per pair,
the retail price is then $9 against $5
a few years ago. Only those who will
not think fairly will contend that $1
is unreasonable profit. That $1 to-day
will buy only one-half as much as it
did three years ago. And these fig-
ures do reflect the average situation,
and are far away from such ridiculous
talk as an $18 retail price for a shoe
costing $4.50.

But there is another phase to the
situation that is fair to consider.
Three or four years ago the retail
shoe trade was not on a basis of re-

Oxfords Are Selling

We have to offer some new
numbers in leather.

Also in white canvas.

Hirth-Krause Co.

Tanners and
Shoe Manufacturers

Grand Rapids, Michigan
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Our Salesmen are now out with their
new lines, showing

NEW IDEAS
HOOD TENNIS

Snappy lines of LEATHER SHOES for

immediate and Spring delivery.
Don't fail to see the new

HOOD LEATHER

shoe, made with TIRE Fibre Goodyear Welt
soles.

They are presenting a special proposi-
that you will want to know about.

Say the word and salesman will see
you without delay.

Now calling on trade as fast as they can.

Grand TapidsvShoe &Rubber(fe

The Michigan People Grand Rapids

The “ Bertsch” shoes are
shoes your customers
want. Reasonably priced
—quick sellers—they wiill
give you a larger volume
of sales with
profit,

increased
and the unusual
value will mark you as
the leading shoe merchant
in your city.

Herold-Bertsch Shoe Co.

Manufacturers of Serviceable Footwear GRAND RAPIDS, MICH.
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turning a decent earning on capital
invested. A certain group of 200
stores returned a net profit of less
than 5 per cent, on their gross sales.
What other business, where turn-
overs of only two times a year were
possible, and involving the complicat-
ed problem of widths as well as sizes
in addition to numerous styles, was
on such a meager margin of earning?

It is true that grocery stores earned
3 or 4 per cent, net, but they obtained
anywhere from six to ten turn-overs
a year. Therefore, a 4 per cent, net
profit earned ten times a year estab-
lished what may be called forty points
of profit making per year.

It is also true that an average de-
partment store earned perhaps an 8
per cent, net profit, and made four
stock turns each year, thus establish-
ing thirty-two points of profit mak-
ing. In this same era the shoe busi-
ness earned a 5 per cent, net profit
two times a year, or only ten points
of profit making. There were, of
course, exceptionally well handled
stores which did better than this in
all groups. There were many more
in all groups that did) much worse.
Therefore, if the fair thinker will ad-
mit from these figures that three years
ago the shoe business returned a sub
normal earning for each dollar in-
vested, he can only criticize if to-day's
basis is out of reason as compared
with the other groups.

What are the facts about to-day’s
business? They are hard to ascertain
except for 1918, but certain groups
of stores of an average type show that
a net profit of 9 per cent, was earned,
and that the average turn-over was
still less than two times. That means
only eighteen points of profit making,
which does not put the shoe business
on a par with groceries or dry goods
then or now.

In another sphere the public has
been misled by some thoughtless pub-
licity on the part of the self-appointed
profiteer detective bureau. If three
years ago this average dealer soldi
5,000 pairs at $5 with a net profit of
50 cents per pair, that would mean a
total of $25000 and a net profit of
$2,500. On the other hand, if he sold
last year 5,000 pairs (and the dealer
who held his pair volume did well) it
would mean $45,000 at $9 per pair, or
a total of $5,000 net profit.

To do this 5,000 pair volume most
dealers carried at least 2,500 pairs
average stock which would indicate
two 'turn-overs a year. While some
stores are getting faster turn-overs
to-day, most stores are still carrying
2,500 pairs for their 5,000 pair volume.
The style game and the demand for
more careful fitting calling for more
sizes and widths, aggravated by de-
livery problems, have made faster
turn-overs hard to obtain.

Therefore, three years ago 2,500
pairs at $3 par paid represented an
investment of $7,500, and to-day that
same 2,500 pairs represents an in-
vestment of $15000. An earning of
$2,500 on an investment of $7,500 is
3 3 per cent, on capital invested,
and an earning of $5000 on an
investment of $15,000 is also 331"
per cent, with an excess profit tax
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that hits the shoe business as hard as
any retail field.

All these figures reflect a stock and
turn-over that is better than the aver-
age condition.

This is the line of thought that
every dealer should follow for him-
self. If the time comes when styles
do not change and deliveries are de-
pendable then the shoe dealer can get
faster turn-overs and take shorter
profits. And if it becomes possible
to get four time stock turn-overs then
smaller net earnings per pair will
quickly follow.

There has been altogether too much
emphasis placed on the occasional
gross profit of 40 per cent. The public
has in some cases misinterpreted that
as a net percentage. Net earnings
average 9 per cent.—not 40 per cent.
It is a rare shoe store which to-day
earns much over 10 per cent, net on
its gross sales. The 40 per cent, gross
profit is offset by the quick and sub-
stantial depreciation losses on chang-
ing styles.

A gross profit of 33 to 35 per cent,
on sales is not profiteering because
expense is running from 22 to 28 per
cent.,, and there is no reason in the
world why every shoe dealer in the
country should not hold his head high
andi defend himself and his colleagues
on the basis that a net margin of
from 8 to 11 per cent, is entirely out
of the zone that can be properly
called profiteering in any sense.

Failure.
Failure’s just a resting place
On the road to Try Again,
Just a slackening of the pace
And a pause for sturdy men;
Just a temporary halt
On the march” to wealth and fame,
Where you can correct the fault
And go on and play the game.

Failure’s not a thing to dread.
It is just a hint fo you
Ere you dash too far ahead
To be careful what you do. .
It’s the sidetrack, where you wait
For the passing fast express;
Get up steam! he run is straight
Cut of Failure—to Success.

STORE for RENT

821 Division Ave. S., 20x70

Has been occupied successfully aa a shoe
store_for years. Best location ‘in city for
continuance of same business.

B. S. Harris. 819 Division Ave.. 8,

¥ HAoRBILTS
« ~ SHOES

The Line That Satisfies *2

Sips of the Times
Are

Electric Signs

Progressive merchants and manufac-
turers now realize the ra/as of E/scfrfs
MnrHilig.

We furnish you with sketches, prices
and operating coat for the aaking.

THE POWER CO.
Bell M 797 Citizens 4261
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A satisfied customer is a valuable asset in any
business. You are sure of this asset when you
sell our shoes because we stand back of them.

8739—Men’s Mahogany Crystal Calf Bals. sizes Ato E
8742—Men’s G. M. Whole Quar. Blucher. sizesC. Dand E...

Order now while our stock is complete.
Rindge, Kalmbach, Logie Company

Grand Rapids, Mich.
R. K. L. R.

Use Citizens Long Distance
Service

To Detroit. Jackson. Holland. Muskegon.
Grand Haven, Ludington, Traverse City,
Petoskey. Saginaw and all Intermediate
and Connecting Points.

Connection with 750,000 Telephones in
Michigan, Indiana and Ohio.

CITIZENS TELEPHONE COMPANY

Asseta $3,«99.5M.M Inaurane« in Forca

Offices—Grand Rapids, Mich.

HaB an unexcelled reputation for its

Service to Policy Holders

$4,274,473.84

Paid Policy Holders Since Organization
CLAUDE HAMILTON WM. A. WATTS
Vioo-Pres. President

RANSOM E. OLDS
Chairman of Board

RBLLS, WILSON
Sec’

JOHN_A. MoKELLAR
Vice-P

CLAY H. HOLLISTER
ice-Pres. Tress.

SURPLUS TO POLICY HOLDERS <477,599.49
.................... 1.
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Some Results of the Aftermath of
the War.

By far the most significant econom-
ic development of the present year is
the downward movement that has oc-
curred during the past few weeks in
the foreign exchanges. Sterling has
been quoted as low as $4.26*4» a dis-
count of 12 per cent, from parity.
Francs have been at a discount of 30

per cent, and Italian lire at a dis-
count of 40 per cent. These are by
far the most extreme declines that

have been recorded in the memory of
living men. During the war sterling
at one time fell, to a discount of 8
per cent., but only temporarily, while
francs fell to a discount of 17 per
cent.

Most bankers and business men
seem to be agreed on the cause of the
decline in exchange rates and on the
remedy. They see the world demand-
ing and receiving from us more goods
than ever before, and failing to send
a corresponding amount in return.
They see, on one hand, the prospect
of a continuance of this condition,
without, on the other hand, a con-
tinuance of the war time advances
that were made by our Government
to our European Allies—up to ten
billion dollars—to enable them to pay
for the things in this country that
they needed.

Thus, briefly, they summarize the
cause of the decline. As for the rem-
edy, most observers are agreed that
it must be an extension of credit; and
some, expecting the impossible, have
become greatly agitated because New
York bankers have not immediately
announced a remedy, and restored ex-
change rates to their former normal
levels.

But are the cause and remedy as
simple as most people believe? Cer-
tain  broad principles have often
enough, lately, been laid down. How-
ever, it has been found by those
who have undertaken to apply those
principles that the task is not so sim-
ple as at first glance it appears. To
determine the extent to which foreign
purchases in the United States shall
be supported by credit, and to formu-
late the actual plans upon which that
credit shall be extended, involve diffi-
culties that are more peculiar in their
nature than commonly recognized.

Need for Early Action.

It is true that the situation is one
of exigency. No time should be lost
in financing effectively the urgent in-
dustrial requirements abroad, in order
that foreign demand for our goods
may be maintained, Europe’s present
crisis tided over, our markets con-
served, and our general position in
world trade protected. The difference
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between our exports and those of oth-
er countries can not be settled, as in
normal times, by shipments of gold;
there is not enough gold available to
meet the obligation. The difference
can not be settled out of the credits
advanced during the war by the Unit-
ed States Treasury; those credits are
now virtually exhausted. Further
still, the difference can not be settled
out of commercial banking resources.
Apart from the inadequacy of 90-day
and 6-month loans, there is a danger
of extreme inflation—a danger, that
is, of creating billions of paper cred-
its that are not readily self-liquidat-
ing nor based upon a commensurate
increase in the production of goods.

There is a common agreement that
whatever advances are 'made to Eur-
ope shall be made quickly and shall
come for the most part from invest-
ment rather than banking sources.
But there is also a common agree-
ment—certainly among those men
who have given most thought to the
matter—that it would be inadvisable
at this time to arrange for extending
credits—up to sums variously estimat-
ed from $3,000,000,000 to $10,000,-
000,000—out of which Europe could
meet its payments for goods, without
first measuring the problem from
every possible angle, and, more espe-
cially, without first thoroughly appre-
ciating the relative importance of the
factors involved.

Factors That Are Involved.

From the outset, we shall perhaps
act most wisely if we do not exag-
gerate the situation. It is true that
in the first six months of the present
year we sihipped $4,055,000,000 of
goods to foreign ports, and received
$1,611,000,000 in return, leaving the
rest of the world in our debt $2,444-
000,000. This would suggest credits
at the rate of nearly $5,000,000,000 a
year. Moreover, exports for June, the
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as never before and

WESTERN MICHIGAN BUSINESS
is offered thru our
Foreign Trade Department
the same facilities as are
available anywhere in
the United States.
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FACTS you should KNOW

There are certain definite facts you should know
about the manner in which your Executor wilt
proceed to settle your estate when the time comes.

The GRAND RAPIDS TRUST COMPANY
will be pleased to furnish you with these facts,
such as the steps that will be taken to safeguard
and handle your property; how the securities and
papers belonging to your estate will be protected;
the care and “courteous attention your heirs will
receive; the cost of the service; and any other
information you may desire.

It will cost you nothing to satisfy yourself re-
garding these important details.
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Send for booklet on Descent and Distribution of
Property and blank form of WiU.
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last month .reported, were $918,000,-
000, the greatest monthly total in our
history, and nearly four times as
large as the greatest exports in any
single month before the war.

But several factors signify that
credits need not be as large as thus
indicated. In the first place it is
probable that the rate at which we
are putting the rest of the world in
our debt will diminish rather than
grow. In the months immediately
ahead of us, our present unparalleled
export trade will doubtless remain
large, especially in view of the open-
ing of German and other Central
Power markets. Further, June, in
peace times, has always been one of
the two months of lowest exports,
the other being July, while exports
normally have risen until in Novem-
ber and December they were from 75
to 100 per cent, greater. But our
present sales in large part reflect the
fulfillment of demands accumulated
through years of war, whereas our
present import trade is checked by
circumstances that are not abiding.
European industry is gradually re-
organizing. As the re-organization
makes itself felt, production will in-
crease and enable Europe not only to
supply a large part of her own needs,
out to increase her shipment of goods
to pay for what she buys. The for-
eign exchange rates themselves are
operating to bring imports and ex-
ports more nearly to a balance. More
than that, outright investment pur-
chases of European securities on the
part of American investors have late-
ly been increasing, while immigrants
returning to their homes are taking
back with them their savings. Final-
ly, tourist travel may shortly resume,
and Americans will again make large
traveling expenditures, especially in
France, Belgium and Italy.

All these factors will operate to
bring down the volume of organized
credits we will eventually have to ex-
tend abroad. But even apart from the
consideration of these factors, there
is a wide variance of opinion regard-
ing the degree in which it is desirable
that we should provide funds for pro-

MITCHIGAN

longing an enormous movement of
goods out of the country. The ex-
tent to which a continuing great ex-
port balance would be advantageous
to the United States is debatable. So
also is the extent to which we ought
to go in making a distinction between
demands originating from abroad for
necessities, as against questionable
demands.
Effect of Exports on Prices.

It is becoming a habit to say that
American industry faces an overpro-
duction of goods that will blight the
Nation’s prosperity unless Europe is
supplied with ample credit to buy all
our surplus output. A sweeping state-
ment like this is subject to much
modification; in the end it will prob-
ably be found that we shall arrange
credits primarily for Europe’s essen-
tials, and for the purchase of goods
that can be spared without great sac-
rifice to ourselves.

Instead of an overproduction, there
is now in this country an actual
shortage of many essential materials
and commodities. The movement of
American prices in the past few
weeks has been so persistently up-
ward that the general level is now
actually higher than at the cessation
of hostilities, nine months ago. Any
attempt to finance our exports in ex-
cess of our surplus supplies, or be-
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yond our ability readily to produce,
would raise prices still further.

The result of any large, export
financing, it must be recognized,
would be to place the credit of the
United States at the disposal of
Europe in bidding up prices for do-
mestic products in competition with
ourselves. The Federal Reserve Bul-
letin for July touched on this very
point.

“In the circumstances existing to-
day,” said the Bulletin, “an extension
of credit for the purpose of purchas-
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ing goods for export is to all intents
and purposes a loan of capital, and
has an effect similar to the latter.
The goods we are shipping abroad
might have been used at home in pro-
ductive enterprises, but instead they
are parted with, presumably for pro-
ductive purposes in other countries.
When asked to finance export trade,
the domestic consumer should re-
member that the outstanding effect
of such financing upon too great a
scale would necessarily be an exag-
geration of the prices which he him-
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self must pay for the things he needs.
This necessarily means that he is in
a sense bidding against himself when
he enables others to purchase over-
freely with the funds which he has
supplied.”

Exchange and Currency Deprecia-

tion.

Before we can undertake to say
how urgently a remedy is required to
correct the exchange discounts,” the
exact effect of these discounts must
be given more careful analysis than
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it has hitherto generally received.
We know that erratic fluctuations in
the rate of exchange, irrespective of
the actual level, themselves help to
disorganize foreign trade. An ex-
porter, quoting a given price, does
not know (in the absence of definite
arrangements) whether he will get
less than the present exchange rate
for his draft on a foreign country
when an order is placed and a ship-
ment made. The importer, accepting
a price, does not know whether it is
going to cost him more than it would

The Petoskey Portland Cement Company

CAPITAL STOCK $1,500,000
All Common Stock. Fully-Paid and Non-Assessable

No Preferred Stock. No Watered Stock. No Bonds.

The Company owns 377 acres of very high-grade calcium lime-
stone and 23 acres of the finest shale of Michigan.

According to reliable geological authorities there is sufficient
of both limestone and shale to maintain a large cement plant for
over one hundred years.

This property is completely paid for and in addition the com-
pany owns a large crushing outfit which is being run at full capacity
furnishing limestone to the Newaygo Portland Cement Company,
iron furnaces, foundries, road commissions, and villages.

The Company’s shale located 30 miles south of Petoskey has
been tested for the production of high grade tile and brick and has
been found to produce equal to the best. This is considered by all
a very rare piece of property.

TRANSPORTATION FACILITIES.

The company has access to the Pere Marquette Ry. and in the
near future will have connection with the G. R. & I. by means of
a spur.

In addition the company is building a large dock which is fast
being carried to completion. This will permit vessels of 20 ft. draft
to load both Cement and Crushed limestone for Great Lakes Cities.
In addition it results in an appreciable saving in transport:;tion of
coal to its plant.

This gives the company the very best transportation for the
distribution of its finished products and is recognized by all who
know transportation problems as a very strong feature in favor
of the success of this company.

THE PURPOSES OF THE COMPANY

are first to complete its dock enabling it to take advantage of the
many profitable contracts for crushed stone that have been offered
from Great Lakes Cities.

Secondly, to build an additional crusher plant with a capacity
of 2,500 tons per day giving the company a total output of 3,500
tons per day from the completion of its dock.

In doing this the officers are expanding a part of the business
that has proven itself very profitable and one that alone will be able
to earn a good profit on the entire capital stock.

Thirdly, a large modern cement plant with a capacity of 2,400
barrels of cement per day will be built, with, the remainder of cap-
ital secured from the sale of stock of the company.

The Michigan Securities Commission does not recommend the purchase of any security, and its
approval must not be construed by investors as an endorsement of the value.

No Debts.

THE INVESTMENT.

The capital stock is sufficiently large to enable the company
to carry out all of its purposes, and yet sufficiently small to permit
the earning of a substantial dividend on the entire capitalization.

An investment in the stock of this company represents just that
many dollars in tangible, gilt-edged assets, for the money which
is subscribed goes directly to expand an already well-established
business and back of every share purchased is a real estate value
of at least $33.00.

No Industry has a brighter future than the cement industry
owing to the Great Good Roads Boom as well as the increased
activity in all of the other lines of building.

The Cement Industry has enjoyed remarkable prosperity for
the last five or six years and this is sure to continue on account of
the great demands for Reconstruction.

A more opportune time to invest in cement stocks never was
presented, and specially so when the company offering the oppor-
tunity has every natural and elementary advantage that could be
desired.

MANAGEMENT.

The men at the heart of an enterprise are important to the
Company and in this respect the Company will have the advice and
expert management of men who are beyond question men of ability
and integrity, having in the past shown their ability to manage
successfully.

So far as the Company’ claims are concerned it can be said
that many prominent business men of the State have visited the
property and have become interested.

We Invite YOUR investigation of the Company’s claim.

Stock is selling at $14.50 per share and an early advance is
anticipated.

F. A. SAWALL COMPANY, Inc.

405-6-7 Murray Bldg., Grand Rapids, Mich.

Gentlemen: Without any obligation on my part, send me all in-
formation you have regarding the Petoskey Portland Cement Company.
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under the present exchange rate to
make the remittance.
But in regard to the level itself,

only one force governing the rate—
the balance of trade—has up to this
time been generally dwelt upon,
while another force—the depreciation
of Europe’s currencies—has been
quite generally ignored. It has been
frequently pointed -out that the de-
cline in exchange on European coun-
tries discourages our exports. The
European buyer, in addition to the
high prices and ocean freight rates
he pays for articles bought here, has
to pay a premium to make a dollar
remittance. At the extreme quota-
tions of last month, it cost the Eng-
lishman $1.14 (in his currency) to
buy $1.00 worth of American goods,
the Frenchman $1.42, the Italian
$1.67, the German (were he buying)
$4.00. The American seller received
no more than $1.00, and if the trans-
action was financed by his drawing a
draft on the European customer, he

had to accept corresponding dis-
counts. There existed an encourage-
ment, on the other hand, for the

American to buy from Europe, for
he could obtain a dollar’s worth of
goods for 88 cents from England. 70
cents from France, 60 cents from
Italy, and 25 cents from Germany.

These figures are accurate enough,
but they carry significance only inso-
far as the different adverse exchanges
are due to Europe’s adverse balance
of trade. They are misleading when
applied to that part of the discount
due to depreciation in Europe’s cur-
rency; and it must be understood that
no small part of the present discount
on some of the exchanges is due to
just that factor.

Elevators, mills and farm barns are
especially subject to the lightning
hazard which hazard may be very
largely reduced, if not entirely pre-
vented, by the installation of a prop-
erly constructed lightning rod. Every
well equipped elevator, mill and barn
should have water barrels and buckets
and chemical extinguishers for use
on gasoline and electric fires, a fire
axe and ladder, an electric lantern, a
number of good brooms, a small fire-
proof room for storing odds and ends,
extra fuses where electricity is used
for light or power, and above all, a
careful manager who keeps every-
thing clean.
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The Value of the Dollar.

Detroit, Aug. 5—Is it the high cost
of living or the low cost of the dol-
lar? | have not such a clear and defi-
nite recollection as to make a positive
assertion to that effect nor have |
statistics at hand to verify it, but my
impression is that the relative value
of food, clothing, etc., is approximate-
ly the same now as it was fifteen or
twenty years ago; that a barrel of
flour or a bushel of potatoes will ex-
change for approximately as much
clothing or shoes as formerly, but a
dollar (a definite quantity of gold)
will not exchange for as much as
formerly—that gold has become rela-
tively cheap.

There have always been known
gold deposits which were not worked
because the yield would not pay the
cost of getting out the gold. If the
foregoing is the correct explanation
of present high prices, we should ex-
pect that some mines which formerly
were worked would become unprofit-
able and mining stopped on them. Has
anything of that sort occurred?

A person who bought a house ten
years ago and paid $2,000 of real
American spending money for it is
taking a loss if he sells it to-day for
$3,000, because he is getting cheap
dollars. This is the time for debtors
to get out of debt. A dollar is worth
as much as it ever was to pay off a
debt. Pay off your mortgages!

H. B. T.

Automobile insurance is increasing
by leaps and bounds. The business
has for the past ten years been going
through a periodi of transition and
constant change as regards classifi-
cation and rates. The riders that may
be attached to policies have also mul-
tiplied until they are in great variety.
The system has become so intricate
and puzzling in its many branches
that it requires an expert to be able
to write such insurance, without be-
coming confused over its many de-
tails and exactions. When a policy
covers fire, property damage, theft,
accident, liability and collision, the
agent needs to have a cool head and
trained memory if he is to make no
errors in writing the policy.

Receiving back lost policies when
the insurance has been cancelled or
transferred, is often a vexatious prob-
lem. Ordinarily a lost policy receipt
is filled out and sent to the policy-
holder for his signature. When no
answer comes and no receipt and re-
peated letters are unanswered, the
question arises how to get it? Under
certain court decisions it is neces-
sary in most cases to secure the col-
icy in order to avoid possible liability.

Fire Insurance that Really Insures

The first consideration in buying your fire insurance is SAFETY.
You want your protection from a company which really protects you,
not from a company which can be wiped out of existence by heavy

losses, as some companies have been.

Our Company is so organized that it CAN NOT lose heavUy in

any one fire.

Its invariable poUcy is to acceptonly a limited amount of

insurance on any one building, in any one block in any one town.

Our Company divides its profits equalUy with its poUcy holders,
thus reducing your premiums aboutone-third under the regular old line

charge for fire insurance.

MICHIGAN BANKERS AND MERCHANTS’
MUTUAL FIRE INSURANCE CO.

Wm. N. Senf, Secretary

FREMONT, MICHIGAN
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W hat is Mutual Fire Insurance?

It is the principle of self-government of gov-
ernment “of the people, by the people and for
the people™ applied tothe fire insurance business.
Do you believe in that principle?

Then co-operate with the

Grand Rapids Merchants Mutual

Fire Insurance Co.

327 H mseman Bldg., Grand Rapids, and save
25% on your premium. For 10 years we saved
our members thousands of dollars annually.

We pay our losses in full, and charge no membership fee. Join us.

Michigan Shoe Dealers

Mutual Fire Insurance Company

Fremont, Mich.

Note the Wonderful Growth of This
Company During the Past Seven
and One-half Years

Gross Dividends or Balance
Amount at  Premiums at Losses Savings to on

Members Risk Board Rate. Incurred.  Policy Holders Hant*.

Dec. 31, 1912 91 $ 141,350.00 $2,232.78 None. $ 74426 $ 460.29

Dec. 31, 1913 168 305,150.00 4,985.04 None. 1424.30*  1,258.98

Dec. 31, 1914 211 401,450.00 5,316.22 $2,381.48 1,518.99 1,202.96

Dec. 31, 1915 391 926,150.00 13,561.04 3,201.82 3,87458 3,087.11

Dec. 31, 1916 552 1,353,925.00 19,621.40 9,049.61 5,606.11 5,885.33

Dec. 31, 1917 633 1,671,900.00 23,266.16 11,193.54  6,647.47 7,191.96

Dec. 31, 1918 901 2,211,775.00 38,122.25 8,137.59 10,519.98 12,110.81
For 6 months to

July 1, 1919 1,040 2,667,475.00 27,032.04 7,5594.15 9,010.68 17,110.71

.................................. $134,136.93 $41,558.19 $39,346.37
Increase for the Past Six Months: MPT Af5'Bk b & $rwe

Insurance on all kinds of stocks and buildings written
by us at regular board rates, with a dividend of 30 per
cent, returned to the policy holders.

No membership fee charges.
GEO. BODE, Secretary.

Bristol Insurance Agency

FIRE, TORNADO AND AUTOMOBILE

Insurance
FREMONT, MICH.

We specialize in Mutual Fire Insurance and represent three of the best Michigan
Mutuals which write general mercantile lines at 25% to 30% off Michigan Inspections
Bureau rates, we are also State Agents for the Hardware and Implement Mutuals which
are allowing 50% to 55% dividends on hardware, implement and garage lines.

We inspect your risk, prepare your form, write your policy and adjust and pay your
loss promptly, if you meet with disaster. If your rate is too high, we will show you
how to get it reduced.

Why submit to the high rates and unjust exactions of the stock fire insurance com-
panies, when yon can insure in old reliable Mutnals at one-half to two-thirds the coat?

Write us for further information. All letters promptly answered.
C. N. BRISTOL, Manager and State Agent.
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Michigan Retail

Dry Goods Association.
Preaident—D. M. Christian,

Owosso.

First Vice-President—George J. Dratz,
Muskegon. .

Second Vice-President—H. Q. Wend-
land, Bay City.

Secretary-Treasurer—J. W. Knapp,
Lansing.

Shall An Order Be a Contract.

Have retail merchants come to the
point where they are willing to have
every order placed with a manufac-
turer or wholesaler, when it has been
confirmed by both concerns, consti-
tute a legal contract binding upon
both parties and from which neither
party may depart except with the
agreement of the other?

For some time some of the shrewd-
est and most progressive merchants
have felt that an order should be a
legal contract. These men have en-
tertained this idea in times when there
was no such frenzied scramble for
merchandise as there is to-day. If
the average retailer were asked what
he thought about the matter as it
stands to-day he would be very sure
that an order should be a contract be-
cause the market is so distinctly a
seller’s market and so many retailers
are having difficulty in securing the
delivery of merchandise, ordered per-
haps at lower prices than prevail to-
day, that there is scarcely a retail
merchant in the country who has not
had the experience of having the man-
ufacturer slip out from under his
order and either refuse to deliver
the merchandise at all or demand in-
creased prices.

To-day the retailer feels that an
order should constitute a contract but
when the balance turns the other way,
as it some day will, and the market
changes over to a buyer’s market and
there is more merchandise than manu-
facturers know how to dispose of, will
the retailer then also feel that an
order should be a contract?

It is to be hoped that he will feel
so. For, after all, the present loose
system by which a retailer orders
merchandise and accepts delivery if
it suits him to do so, or cancels the
order if he thinks that is to his ad-
vantage, the system by which the
manufacturer accepts the order but
does not deliver unless he thinks it is
to his interest to do so, is a bad sys-
tem and one which should be super-
seded by a system under which the
retailer would order only what he
wanted and the manufacturer would
accept the order of the retailer for
only what he intends to deliver.

Under the present circumstances
the retailer who, months ago, foresaw
the big demand for merchandise
which has arisen, in many cases is
worse off than the merchant who
never sees anything until he bumps
into it. Let us assume that Jones
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several months ago ordered a lot of
merchandise at the then prevailing
prices and the prices have since gone
up. Tjhe manufacturer, taking ad-
vantage of a situation which is dis-
tinctly in his favor, has not delivered
the merchandise to Jones at the old
price, but instead has soldi it at a
higher price to Smith, who was Jones’
competitor, «<and who did not see the
conditions so astutely as did Jones,
but who nevertheless, gets the mer-
chandise while Jones, relying upon
the manufacturer who took his order,
finds himself late in the day without
the merchandise.

This is happening not occasionally
but pretty constantly, judging from
the complaints received from some of
the readers of the Tradesman. The
question is, what can be done about
it? Has the retailer any cause for
action against the manufacturer? Our
Counsel, Judge Hatch, is of the opin-
ion that where the retailer has placed
an order which has been accepted by
the manufacturer who then fails to
deliver, the retailer has the basis of
an action for damages which might
approximate the sum of the difference
between the price at which the order
was accepted and the market price
at the time that the manufacturer re-
fused to deliver.

On the other hand, is it good policy
for the retailer to bring action? It
is very difficult sometimes in the face
of a very flagrant instance of such
abuse by the manufacturer to refrain
from trying to compel the manufac-
turer to make good. But is that the
best course to pursue? It is possible
that the manufacturer might be forced
to pay some damages to the retailer
but the sum involved probably would
be insignificant and henceforth it
would be pretty certain that the re-
tailer would not get merchandise.

What are the clever operators
doing to-day? They are going fre-
quently to market. They are keeping
in close personal touch with the entire
merchandise situation. They are visit-
ing manufacturers and wholesalers
and every possible source of mer-
chandise and playing the part of good-
fellows. Where merchandise has been
ordered at a fixed price and the manu-
facturer shows that his labor and ma-
terial costs have increased materially
over what might have been expected
when the order was taken, the smart
retailer is meeting the manufacturer’s
demands on the best basis possible
and is getting the merchandise. After
all, it is necessary to have merchan-
dise in order to do business.

A good many manufacturers to-day,
or their salesmen at least, are not
above paying off an old grudge against
a retailer by turning him down in the
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This week our SALESMEN
are back on the road.

They are ready to show you
a very complete line of
SEASONABLE merchandise at
RIGHT PRICES.

We especially invite ALL our
customers to visit the store at
any time and any day.

| Quality Merchandise—Right Prices—Prompt Service |

Paul Steketee & Sons

WHOLESALE DRY GOODS GRAND RAPIDS, MICH.

Fall and Winter Opening

Beginning Monde«), August 4th,
and continuing during the month,
we will make a special showing of
Dress, Semi-Dress and Tailored
Hats for early fall wear; also a
complete stock of merchandise in
ever«) department. You are cor-
diall«) invited.

Corl-Knott Comjpanij

Commerce Avenue and
Island Street

Grand Rapids, Michigan

Manufacturers of

“ Criterion” and “Wolverine” Hats

Wholesalers of Milliner«)
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hour of his need for merchandise.
Talk of that sort of thing is met with
frequently about the market. This
is the manufacturer’s day and he is
making the most of it. It can be tak-
en for granted that this condition will
not always continue and the manu-
facturer every time he rubs it into
the retailer ought to remember that
the time is surely coming when the
retailer will have a chance to rub it
into him and the wise manufacturer
is refraining from rubbing it in just
as much as he can. It is only human
nature for one to pay back in the
coin he has received and the manufac-
turer who is really onto his job will
recognize the opportunity now to
build for the future upon the rock
of friendship with the retailer.
No Chance For Stevens Bill This
Session.

The friends of the Stevens bill are
making a desperate effort to secure
its consideration by the House Com-
mittee on Interstate and Foreign
Commerce in spite of the general un-
derstanding among House leaders
that no general legislation is to be
attempted at the current session aside
from the few special bills that may
be brought out of the Ways and
Means Committee. The enactment of
a price-maintenance law is just now
a decidedly popular proposition on
Capitol Hill, but the House leaders
appear to feel that, if this measure
is permitted to come through, they
will be subjected to great pressure in
the interest of other and less desir-
able bills.

The Federal Trade Commission is
co-operating in the movement to ad-
vance the Stevens bill, but its influ-
ence can not be brought directly to
bear upon the House Committee. The
Commission has already filed a strong
report in favor of the legislation and
that is about as far as it can go. It
is not good form for commissions to
bang, away at the doors of Congress
in the interest of special measures.

The Tradesman ventures the pre-
diction that the Stevens bill will not
be acted upon by the House at the
present session, although its friends
may succeed in obtaining a favorable
report from the Committee.

What is the first thing to greet a
customer’s eyes when entering your
store, and what effect does it have?
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Buying Fur Hats Early.

With the temperature what it has
been for the last few days it seems
somewhat inconsistent, according to
the bulletin of the Retail Millinery
Association of America, to talk of fur
hats, but inasmuch as they are al-
ready being shown and sold for win-
ter wear the inconsistency is some-
what abridged.

“As the situation was explained to
us,” the bulletin goes on, “the rea-
son the manufacturer is making much
of his goods this early is that buy-
ers may effect a great saving by buy-
ing so much in advance. It has been
found that a number of buyers
throughout the country are very de-
sirous of taking advantage of this op-
portunity.

“According to what one manufac-
turer had to say on the subject, the
short-haired furs will be used almost
exclusively for hats and trimmings.
The reason for this, obviously, is that
these furs are rather flattering, while
the long-haired furs are very trying.
Of course, the number of styles is
very limited and confines itself al-
most entirely to the turban and the
tarn. One feature shape is a small
cuff-brim tricorne which can be worn
with the long side to the* front, thus
giving a parallel side effect. It can
also be worn with one of the short
sides to the front, thereby giving the
effect of one long and one short side,
or else with the long side to the back.

“Beaver, nutria, sealine and Hud-
son sea lare, of course, the principal
furs used.”

Gingham Week In September.

A movement is now under way to
hold a Fall Gingham Week in Sep-
tember and it is expected that the
trade will co-operate to make this
event successful.

Inspired by the success of the spring
campaign, which was backed by man-
ufacturers, wholesalers and retailers,
it is expected that the fall event will
arouse still more interest.

Ginghams are immensely popular
and are about as staple as any mer-
chandise, so the merchant may join
this movement, which cannot but be
successful in' selling more and better
ginghams.

The clerk who is so anxious to
make sales that he shows it will make
less rather than more sales as a re-
sult of his anxiety.

Opportunity Awaits the
Manufacturer

AT
Marquette, Michigan

THE Logical location for Woodworking Industries, Steel
Mills, Trap Rock Crushers, Paint Factories, Metal Working
Plants, and Diversified Manufacturing.

Write to-day to the Marquette Commercial Club.
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The Summer Outerall

This is the newest addition to the Outerall line. The low neck and
Bhort sleeves add greatly to its comfort in warm weather. Nothing
need be worn underneath. Stock is ready for prompt delivery. Phone,
wire or mail orders now. Over 2400 dealers sell the Outerall line. Let
us send you a sample assortment on approval. No cost, no obligation.
In face of rising prices, we have some exceptional bargains to offer.

MICHIGAN MOTOR GARMENT COMPANY
Home Office: Greenville, Mich.

BRANCH OFFICES:

405 Lexington Ave., New York; 1016 Medinah Bldg., Chicago; 3429 Ashland
Ave.. Indianapolis; 222 Marion Bidg,, Cleveland; 615 Locust St.. Des Moines,
la.: 147 Dwight St., Springfield. Maas.; 618 Lyceum Bldq.. Pittsburg, Pa.;
661 W. Baltimore St., Baltimore, Md.; 45 N. Third St., Philadelphia.

FACTORIES:
Greenville, Carson City and Lowell
Michigan.
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Prospect For Higher Freight Rates.

Much interest has been aroused in
the probable legislative programme
of Congress with respect to the rail-
roads which are soon to be turned
back to their private owners. With
practically all of the big systems run-
ning behind many million dollars per
month and with the dear old taxpay-
ers of the country footing a bill that
promises to exceed a billion and a
half dollars for the current year, it
goes without saying that the Govern-
ment must do something more than
merely return the roads.

When Uncle Sam took the roads
away from their private owners he
promptly boosted wages all along the
line to a limit that is the height of
absurdity, and fell for every increase
in the cost of materials that confront-
ed him. At the same time he took
the position that the shippers of the
country were entitled to moderate
transportation rates, and thus a con-
dition was created that has been
steadily growing more and more ag-
gravating and more and more serious
from the standpoint of sound eco-
nomics.

It has now become apparent that
the railroads can not live on their
present revenues, and, as the Gov-
ernment is committed to the main-
tenance of the existing wage scale, it
is clearly apparent that no important
economies can be enforced to wipe
out the red-ink figures on the rail-
road ledgers. Something must be
done, and it must be done before the
roads are returned to the owners.

In this dilemma, sentiment is grow-
ing in the Congressional committees
on interstate commerce that the rail-
roads should be encouraged to raise
their freight rates, and possibly their
passenger rates as well, so that the
cost of transportation shall be paid
by the people who ship goods or who
travel, and that the general tax-
payers who neither ship nor travel
shall no longer be burdened to make
up the current deficit.

This would seem to be good sense.
Certainly no one can advocate freight
and passenger rates under which a
number of people enjoy service cost-
ing more than they pay for it while
another and perhaps larger contingent
of the people pay heavv taxes to
make up the deficit which they in no
way assist in creating.

Of course, it must be borne in mind
that low freight rates tend to keep
down the cost of living, which is of
interest to every citizen whether he
is a shipper or a traveler, but, on
the other hand, it is a sound prin-
ciple of economics that freight should
pay the cost of transportation and
that passengers should do likewise.

However unwelcome the fact may
be, business men throughout the
country should prepare themselves
for a substantial boost in both freight
and passenger rates.

Liberal Demand For Dress Trim-
mings.
*Coincident with the liberal demand
for dress trimmings manifested daily,
it seems that dresses have never been
so much trimmed as are the new fall
models. The large retailers report a
splendid business that ranges from
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staple soutache, pig tail and narrow
novelty trimmings to the elaborate
bands, embroidered motifs and garni-
tures in wonderful combinations of
colors.

There are few, if any, trimmings
that have been carried in stock in
the past few years that are not find-
ing a steadily increasing sale to-day,
pleasing news indeed to merchants
who were left with large sized stocks
when sales began to drop off. While
the demand for plain colors contin-
ues to show an increase there is a
great call for brilliant combinations;
silver, gold and steel tinsels are found
in most of them. Fringes in colors
continue in vogue and, it is predict-
ed, will be an important factor
through the fall and winter. Chenille
and tassels are being featured in de-
partment and specialty stores.

Prices are generally high with no
hope in the near future of a decline.
Many of the trimmings used in this
country come from France and, ac-
cording to a leading Eastern journal,
importers are complaining  that
France is selling so much of this mer-
chandise to Germany that little is
left for America and England; Eng-
land, because of the wonderful de-
mand, is buying all it possibly can
at any price asked. This,*added to
competition in buying, has a natural
tendency to send prices skyward.

The general outlook for a big trim-
ming business this fall and winter is
the most encouraging in years, a fact
that is appreciated by buyers gener-
ally, judging by their liberal pur-
chases.

SAVE MONEY by insuring in the

Michigan Mercantile Fire

Insurance Go.
Mich. Trust Bldg. Grand Rapids, Mich'

237-239 Pearl I. (near bridge) Grand R.pids. Mirh.

GOODRICH
| BOATS!

To Chicago

Daily—8:05 p. m.
Daylight Trip Every Saturday.
Leave Grand Rapids 7:3i a. m.

From Chicago
Daily—7:45 p. m.
FARE $3.50 Plus 28¢c War Tax.

Boat Car Leaves Muskegon Electric
Station 8:05 p. m.
Goodrich City Office, 127 Pearl St.,, N. W.
Powers Theater Bidg.

Tickets sold to all points west.
Baggage checked thru.

W. S. NIXON,
City Pass. Agent.
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WHAT One Manufacturer DID

When we first began to arrange for our BIG
$100,000 CITY DAY to be held September 10, we
went to the Mills and told them that we desired to
do one of the biggest, if not the biggest day’s busi-
ness in the history of the Dry Goods business in
Michigan; to hold a merchandising event which
would never be forgotten and which would put us
on the map as one of the biggest and best Whole-
sale Dry Goods Houses in the Central West. We
told them that we wanted something BIG for that
day and we were more than pleased at the co-
operation which we received from them. To give
you an idea of how much we desired to have a
REAL DAY and how much we shopped, we can
say that this proposition was taken up with over
224 Manufacturers and Manufacturers’ Agents.

They were all more than anxious to help make
this a big success. What one Manufacturer did
particularly will illustrate how far they went.

Even with prices jumping every day and their
product more than over-sold, he gave us an ex-
tremely large quantity of his product at prices
positively way below those paid by other Houses
even months ago. Then on top of that he agreed
to give us advertising matter and told us that on
September 10 we could break their Mhard and fast”
rule and cut the prices on their merchandise or
give it away or do anything we wanted to, for
that day ONLY. THIS IS ONLY ONE IN-
STANCE. THINK OF WHAT WE WILL
HAVE TO OFFER ON SEPTEMBER 10, AND
PLAN TO BE HERE EARLY. All of the sales-
men will be in and we will arrange to see that
you are taken care of even if there is a mob here.

HAVE YOU BOUGHT YOUR FALL MER-
CHANDISE YET? IF YOU HAVENT SEE
OUR SALESMAN, PHONE, WRITE OR COME
TO SEE US. DONT DELAY.

$100,000 CITY DAY, September 10th, 1919

GRAND RAPIDS DRY GOODS CO

GRAND RAPIDS, MICH.
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The Master Clgar

Manufactured only by the

G. J.Johnson Cigar Co.

Grand Rapids, Michigan



20

Michigan Poultry, Butter and Egg Asso-
ciation.

President—J. W. Lyons,
Vice-President—Patrick

Jackson.
Hurley, De-
trojt.

Secretary and Treasurer—D. A. Bent-
ley, Saginaw.

Executive Committee—F. A. Johnson,
Detroit; H. L. Williams, Howell: C. J.
Chandler, Detroit.

Confusion Worse Confounded in Sale
of Government Food.

No greater confusion and uncer-
tainty existed anywhere during the
war than exists now over the Gov-
ernment’s plans to unload its surplus
stock of food products. This con-
sists of canned tomatoes, corn, peas,
beans, salmon and other canned
goods, canned meats and meat prod-
ucts, hams, bacon and the general
line of staple foods. The quantities
have been variously stated; nobody
knows exactly how much there is to
sell, probably not even the Govern-
ment, but there will be several mil-
lion cases enough to ease the mar-
kets in some lines, particularly peas

The Government has had several
plans for getting rid of this stock,
none of which have amounted to any-
thing or been carried out as yet
They have not gotten beyond asking
for bids. To begin with, the Secre-
tary of War is strongly accused of
holding the army’s food stocks off
the market in order to keep the mar-

ket up and thus favor the packer
rather than the consumer. There will
probably be a Congressional investi-

gation about that. The Secretary ad-
mits he did this,, but justifies it on
the ground that it was necessary that
the staple markets should not be dis-
turbed, as they would have been hau
the stocks been thrown on the mar-
ket all at once.

One of the Government's fantastic
schemes of selling the stocks, viz.: to
cities and towns for resale to con-
sumers, had to be abandoned, because
so few cities and towns had legal
authority to go into the merchandis-
ing business. It is now proposed
that it be sold direct to consumers
by parcels post, but that will prob-
ably not be done, for it would result
in absolutely swamping the Post Of-
fice Department—which can’t decent-
ly handle its present business—with
millions of parcels, many of which
would never reach their destination.

The Government doesn’t want its
surplus stocks to fall into the hands
of anybody who would manipulate it

for an excessive profit. In other
words, it wants it to get into con-
sumers’ hands as soon and as cheap
as possible.

The Government cannot be blamed
for taking all possible precautions

against the goods falling into the
hands of people who would use them
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for their own swinish advantage. If
the canned goods, for instance, v/ere
offered in the open market without
restriction at the reduced price which
the Government would probably put
on them, there would almost certain-
ly be a pool of operatorn, either pack-
ers, or commission merchants, or
brokers, or jobbers, who would buy
everything in for the purpose of sup-
porting the market. For instance, the
Government is reported to have on
hand about 2,000 Dodge cars many
(J which have not even been assem-
bled, and which lack tires and a stor-
age battery Somebody in the War
Department conceived the idea of
selling these in blocks of ten to the
men in the service for $300 each, but
Dodge Bros., on the plea that this
would hurt their market (although
they can not make deliveries for sev-
eral weeks') have been able to hold
the scheme up, and there is now a
rumor that they have bought in the
entire lot just to hold them off the
market.

Raisin Company Offers Bonus For
Layers.
F. A. Seymour ,assistant to the

President of the California Associat-
ed Raisin Company, in the “Sun-Maid
Herald” of that organization, advises

raisin growers in connection with
Muscat layer raisins:
“The sale of cluster raisins has

never been very heavy, but there are
possibilities of grt:at development
along this line. 1’he demand for
clusters this; year is gre;iter than ever
before', and we want the assistance of
all growers to enalble us to satisfy
this demanil. We will pay $15 per
ton above the regular Muscat price
for hand-sorted layers. This figure,
even at the high cost of labor, will
more than pay the cost, and the ad-
ditional weight which you get for
your layers will make it well worth

the trouble. If the quality of your
raisins will permit, we ask you to
plan on making some layers. We
need help in this matter. A good de-

livery this season will mean a larger
market next year for layers.”

Rebuilt
Cash
Register
Co.

(Incorporated)
122 North
Washington Ave.
Saginaw, Mich.
We bur. Mil. exchange and rebuild all makes.
Not a member of any association or trust.
Our prices and'terms are right. =~
Our Motto:—Service—Satisfaction.
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K P. MILLER, President F. H. HALLOCX. Vice Pm. FRANK T. MILLER. Sec. and Treaa

Miller Michigan Potato Co.

WHOLESALE PRODUCE SHIPPERS
Potatoes, Apples, Onions

Correspondence Solicited]

Wm. Alden Smith Bldg. Grand Rapids, Mich.

M. J. Dark & Sons

Wholesale

Fruits and Produce

106-108 Fulton St.. W.
1and 3 lonia Ave., S. W.

Grand Rapids, Michigan

Direct receivers of Texas and Oklahoma
PEACHES.

M. J. DARK
Belter known as More
22 years experience

WE HANDLE THE BEST GOODS OBTAINABLE
AND ALWAYS SELL AT REASONABLE PRICES

It’s a Good Business Policy

to know that
Your Source of Supply is Dependable

You can

Depend on Piowaty

M. Piowaty & Sons of Michigan
MAIN OFFICE, GRAND RAPIDS, MICH.
Branches: Muskegon, Lansing, Bay City, Saginaw, Jackson, Battle
Creek, Kalamazoo, Benton Harbor, Mioh.; South Bend, Ind.
OUR NEAREST BRANCH WILL SERVE YOU

T?We
Ht G

Buy 1[7 We Store 1[? We Sell
GS

jL/IGGS JIL/GGS

We are always in the market to buy
FRESH EGGS and fresh made DAIRY
BUTTER and PACKING STOCK. Ship-
pers will find it to their interests to com-
municate with us when seeking an outlet.
We also offer you our new modern facilities
for the storing of such products for your
own account. Write us for rate schedules
covering storage charges, etc. WE SELL
Egg Cases and Egg Case material of all
kinds. Get our quotations.

We are Western Michigan agents for
Grant Da-Lite Egg Candler and carry in
stock all models. Ask for prices.

KENT STORAGE COMPANY, Grand Rapids, Michigan
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Illinois Egg Law.

The Ilinois legislature has passed
a bill regulating the egg trade which
is along the general lines of the bhill
worked out at the St. Louis confer-
ence last winter.

After Nov. 1, a license will be re-
quired in Illinois to handle eggs, and
dealers are divided: into two classes.
Class 1 will pay a license fee of $1,
and this group is defined to be those
buying eggs from producers and sell-
ing to other merchants or dealers.
Class 2 will pay $5 a year, and they
are defined as being those buying and
selling eggs in whole or in part from

other merchants, dealers, hucksters,
from storage, or direct from pro-
ducers.

Section 6 of the Illinois law pro-
vides “All eggs coming into this state
from other states which do not have
an egg candling law or from a state
that does not have an egg candling
law as rigid as this Act, must be
candled by the first receiver in this
state according to the provisions of
this Act. Eggs coming into this
state from states that do candle and
which are not provided with egg can-
dling certificates, shall be candled by
the first receiver in this state and the
candling certificates shall be placed
in the case and all other provisions
of this Act complied with from then
on.”

The license fee for an egg breaking
establishment is $300 a year, and
every place must be certified before
a license will be issued.

Violations of the law are made a
misdemeanor and the first offense
carries a fine of not less than $15 or
more than $50; second offense, $50
to $100, and third or any subsequent
offense, not less than $100 or more
than $200. In addition to the fines,
in the discretion of the court, for the
first offense the license may be sus-
pended for not more than 30 days;
for the second offense not more than
60 days, for the third or any subse-
quent offense the license may be re-
voked.

Neutralizing Cheese Milk.

We understand that the use of a
harmless lime neutralizing agent,
similiar to that used in buttermaking,
has been experimented with in Ched-
dar cheese manufacture to counteract

the effects of “fast” or “overripe”
milk. If laws permit its use it is
possible that neutralization of this

excess acid might help to prevent
some of the present losses incurred
in our cheese factories during periods
of extreme heat, and certainly! the ad-
dition of a small quantity of harm-
less alkali to the milk could not be
considered any more objectionable or
to have any different status under ex-
isting laws than the addition of a
small quantity of commercial acid as
recommended by University of Wis-
consin when making Cheddar cheese
from pasteurized milk.
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However, when we began to at-
tempt to adjust, by artificial means,
the acidity of cheese milk, the job re-
quires close figuring and there is we
believe more danger of damaging the
finished product than where the acid-
ity of sour cream is reduced. The
change in acid content should be only
slight since milk overr’pe for cheese-
making may not contain enough acid
to be noticeable to the taste. A very
accurate acid test and a full knowl-
edge of the strength of the lime solu-
tion added should be essential.

Before any cheesemaker experi-
ments with the process commercially
we would recommend that the legal
aspect be investigated. If legal under
our various state laws we believe it
might be worth while for our erperi-
ment stations to investigate the pos-
sibilities of the process. The losses
arising from overripe milk over a
season’s run are so large that any
process not harming the product and
reducing the loss should be worth
looking into.

Homogenized Cream in Cheese.

Experiments on a small scale (two
vats') at the St Hyacinthe Daio'
School, Quebec, showed that hom,o-
genized cream diluted with skim milk
can be converted into a satisfactory
cheese. In one vat containing a cream
and skim milk mixture testing 1.88
per cent, fat, about 5 per cent, of
the fat was lost. In the other vat,
where the mixture tested 3.7 per cent.,
the fat loss was nearly 10 per cent.
Fat tests made on the whey, the drip-
pings at the block, and the drippings
at the press showed that 95 per cent,
or more of the loss occurred in the
whey. The experiments were de-
signed to assist purveyors of homo-
genized cream who, owing to the
fluctuating demand for ice cream, fre-
quently have on hand a considerable
auantity of their product for which
there is no recognized market.

People are likely to buy the cheap-
est goods shown unless vou give
them a reason for taking the better
ones. Salesmanship supplies the rea-
son.

P otted A semct

ACCURATE - RELIABLE
UP-TO-DATE

CREDIT INFORMATION

GENERAL RATING BOOKS
now ready containing 1,750,000
names—full rated—npbfanksf
EIGHT POINTS of vital credit
information on each name.

Superior Special Reporting Service
Further details by addressing
GENERAL OFFICES

CHICAGO, * ILLINOIS

| Gunther Bldg. -  1018-24 S. Wabash Avenue

Grand Rapids Forcing Tomato

Selected for use In our
own greenhouses

$5 per oz.

Reed & Cheney Company

Grand Rapids, Michigan

WE BUY AND SELL

Beans,
Seeds, Eggs.

Potatoes, Onions, Apples,

Clover Seed, Timothy Seed, Field
W hen you have goods for sale or wish to purchase

WRITE, WIRE OR TELEPHONE US

Both Telephone« 1217

Moseley Brothers, cran ~~e@ ¢ R
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We Manufacture Five Different

Styles of

EGG TESTERS

Watson-HigginsMlg.Co.

GRAND RAPIDS. MICH.

Merchant
Millers

Owned by Merchant*

Products sold by
Merchants

Brand Recommended
by Merchants

NewPerfection Flour

Packed In SAXOLINPaper-lined

S. J. Fish Egg Tester Co. Cotton, Sanitary Sacks

Write for catalog. Jackson, Mich.

WE ARE HEADQUARTERS
WHOLESALE

Fruits and
Vegetables

Prompt Service Right Prices
Courteous Treatment

Vinkemulder Company
GRAND RAPIDS MICHIGAN

Moore’s Mentholated
Horehound and Tar Cough Syrup

This remedy has gained an enviable reputation during the past 6 years.
Grocerymen everywhere are making a nice profit on its sale and have satis-
fied customers and a constantly increased demand.

If our salesman does not call on you, your jobber
can get it for you.

We are liberal with samples for you to give away, the samples create a
pos tive demand.

Be progressive and sell the latest up-to-the-minute cough and cold
remedy. Join our delighted list of retailers.

THE MOORE COMPANY, Temperance, Mich.

A STOCK OF

NGO 1D

will assure you a Quick Turn-
over and a Better Profit, be-
cause of Satisfied Customers.

--------- ask USI--------
W orden C.rocer Company

Distributors

Grand Rapids Kalamazoo
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Michigan Retail Hardware
President—Geo. W. Leedle,
Vice-President—J. H. Lee,
Secretary—Arthur  J.

Association.

Marshall.
Muskegon.
Scott. Marine

City.
Tyreasurer—WiIIiam Moore, Detroit.

It Pays the Hardware Dealer to Know

People.
Wrritten for the Tradesman.
Ed Wanless is one of the livest
hardware dealers | ever met. He is
always pleasant and affable. If a

perfect stranger comes into the store,
Ed meets him with a friendly smile
and a handshake, and when the stran-
ger goes out, he repeats the hand-
shake, says “Good morning, Mr.
Smith. Glad to have met you.”

And if it’s somebody Ed has met
before—why, then it’s “Bill, you old
scoundrel!” For how much can | do
you?" or “Nice day, Mr. Jones, isn’t
it?” “How do you do, Mrs. Robin-
son. Il be there in just a minute.”
He seems to know each individual
customer, and not only the customer’s
name, but just how far it is safe to
go in the way of familiarity.

The other day | went into another
hardware store, which just at the
moment was more conveniently sit-
uated for me. A clerk who had wait-
ed on me several times before came

up and said, very politely I'll admit,
“What can | do for you, sir?” A
perfectly proper form of address—
but there was a certain friendly

warmth lacking that would have been
evident if | had! gone a couple or
blocks further out of my way and
been waited on by Ed Wanless, Sep
Poole, Ceph Gore, or any one of a
half dozen salespeople in the Wanless
hardware store.

| think, in the grim, hard, dollars
and cents phase of things, it pays Ed
to know my name, and to fire it at me
whenever | come in. Not that he
does it from any selfish motive—it
just comes natural to him, like his
friendly grin. He couldn’t meet a
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man twice with greeting him by
name. He seems to have a knack
of picking up names, and re-
membering them when next the
chance customer comes into the store.

But if greeting the customer by
name is an inborn knack in Ed’s case,
it is a carefully developed habit in
the case of another merchant | know.
He is a grocer. He came to this
particular city a stranger from across
the water. There was a time when he
didn’t know a name in this town ex-
cept his own andlthe name of the
man he worked for. He just set him-
self to learn them—names, and the
faces that went with them, and the
individual peculiarities and predilec-
tions that it was worth while for a
salesman to remember.

It is very rarely now that he fails
to greet a customer by name. In his
case it is just a matter of sheer hard
training. And again, in the crude
dollars and cents fashion, it pays.

“l don’t wait for the customer to
come to me—I go to the customer,”
is one merchant’s policy. He may be
busy when a customer comes in, but
he says “Excuse me a moment!” and
steps aside to shake hands, greet the
new comer by name, and give him or
her the assurance, “I’ll be with you

in a few moments” or “Mr. Watson
will wait on you at once.” Then back
he goes to the previous customer,

thanks that customer for waiting, and
completes the order.

You might think that would! offend
Customer No. 1. But Customer No.
1 has experienced the warm feeling
of appreciation that falls to the lot of
Customer No. 2, when the head of
the business pauses in his work for
just a brief personal greeting. It
may be an extreme policy, but in this
instance it seems to pay.

The hardware dealer, or the hard-
ware clerk who expects some day to

Brown & Sehler Co.

“Home of Sunbeam Goods”

Manufacturers of

HARNESS, HORSE COLLARS

Jobbers in

Saddlery Hardware, Blankets,

Robes,

Summer Goods, Mackinaws,

Sheep-Lined and Blanket-Lined Coats, Sweaters, Shirts, Sock,
Farm Machinery and Garden Tools, Aut mobile Tires and
Tubes, and a Full Line of Automobile Accessories.

GRAND RAPIDS,

MICHIGAN
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go into business for himself, will find
it well worth while to learn this knack
of meeting people with a smile, of
recalling names almost automatically,
and of using them with perfect ease.

I know one man in professional
life who has been tremendously hand-
icapped by inability to do just this
thing. In spirit he is absolutely dem-
ocratic. Yet if he meets you in his
office or on the street his sole recog-
nition is “How are you?” or perhaps
only a curt nod. That man has won
a fair success in his calling in spite
of tremendous difficulties. He gets
the reputation generally of being stiff
and proud. Yet the other day | saw

Ask «bout our wsy
BARLOW BROS. Grand Rapids. Mich.

Sand Lime Brick

Nothing as Durable
Nothing as Fireproof
Makes Structures Beautiful'

No Painting .

No Cost for Repairs
Firs Proof
Weather Proof
Warm in Winter
Cool In Summer

Brick is Everlasting

Grind* Brick Co., Grand Rapids

So. Mich. Brick Co., Kalamasoo

Saginaw Brick Co., Saginaw

Jackson-Lansing Brick Co.
Junction

Rives
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Boston Straight and
Trans Michigan Cigars

H. VAN EENENAAM & BRO., Makers
Sample Order Solicited. ZEELAND. MICH.

SIDNEY ELEVATORS

Will reduce handling expense and speed
up work—will make money for you. Easil
installed. Plansand instructions sent witl
each elevator. Write statins requirements,
giving kind machine and size platform
wanted, as well as height. We will quote
a money saving price.

Sidney Elevator Mnfg. Co.. Sidney, Ohio

Foster, Stevens & Co.

W holesale Hardware

157-159 Monroe Ave.

151 to 161 Louis N. W.

Grand Rapids, Mich.

Michigan Hardware Co.

Exclusively Wholesale

Grand Rapids, Mich.
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him in the middle of the road gossip-
ing with a negro drayman, perfectly
at ease. That was one of his off
moments. Yet it was an indication
that even in a case so confirmed as
that, purposeful effort would accom-
plish a great deal.

Very few hardware juniors natural-
ly possess this knack of meeting peo-
ple. Most hardware merchants as a
result of long experience have ac-
quired the knack. Yet a large per-
centage of them, while quite at their
ease, seem reluctant to greet the
average customer by name or perhaps
unable to remember the name on the
spur of the moment.

It is 90 per cent, training that does
it—deliberate, purposeful training.
From what | have been able to ob-
serve and to learn by asking ques-
tions, the difficulty with most hard-
ware juniors in meeting customers is
diffidence and self-consciousness.

W ith others it is indifference—they
will get what the customer asks for
but they don’t care whether they sell
anything or not. And the same spirit
of indifference extends to their per-
sonal greeting; they see no object in
a friendly greeting, or in knowing the
customer’s name. If they need the
name to enter on the charge or de-
livery slip, it’ll be time enough to
find it out when asked to charge or
deliver the goods.

There are still others who would
be anxious to develop the knack of
greeting customers the right way, but
they have never had the importance
of so doing pointed out to them.

This is one of the most important
elements in retail selling. You may
have the best goods and the nicest
store—you may advertise in the pa-
pers and put on the best window
displays—but you’ll lose anywhere
from 20 to 50 per cent, of your sales,
or even more, if you dont know how
to handle your customers. | know
from my own occasional experiences
on the buyer’s side of the counter
what a difference it makes in my at-
titude toward the transaction, wheth-
er | am dealing with a salesman who
induces instant liking or with a sales-
man who leaves me cold—or perhaps
actually antagonizes me.

A first essential in meeting people
is to knock your own self-conscious-
ness on the head. Forget yourself
entirely; set out to please the cus-
tomer. Put every thought out of
your head except the immediate
transaction in hand, and fix your mind
on that. Don’t be too anxious about
the sale—don’t get to thinking about
yourself—take it easy. After getting
the proper mental attitude toward the
business, the rest is a mere matter
of determined practice.

As for remembering names: that,
too, is a matter of practice. It isn’t
a matter of a naturally good! memory,
but rather a matter of a well trained
memory. It may be hard to start
with, but the further you go and the
more successful you are, the easier
will it become to remember a cus-
tomer’s name on the instant. And
that acquired talent of remembering
names and faces is an important factor
in successful salesmanship.
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With this memory of names and
faces it is worth while to link also
a memory for individual predilections
and prejudices. Kane is an Orange-
man, O’Brien is a Home-Ruler, Smith
is a Republican and Jones a Demo-
crat. Hinton is a golfer, and Crad-
dock prefers lawn bowling, and Young
Jinks is the maddest kind! of baseball
fan. These little but salient facts of
existence are guidepcsts to you as to
what topics to avoid and what you
can profitably discuss. | never be-
lieved in a man being “all things to all
men” or in expressing opinions that
were not convictions for the sake of
currying favor. But it is always worth
while to sidestep disputes that do not
concern you or arguments that do not
concern your goods; and it is worth
while, too, to remember a man’s hob-
by or pastime when you can bring
yourself to say a kind word for it
Such things are not absolutely vital
to good salesmanship; but they are
helps now and then.

Victor Lauriston.

CELLAR
OIL STORAGE
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THE *-RENDESVOUS -OF-REFINED -AMUSEMENTSEEKERS

The same popular prices prevail this year. Mati-
nees, except Holidays and Sundays, 10 and 25 cents.
Evenings. 10. 25, 35 and 50 cents, plus the war tax. For the
convenience of patrons, choice seats may be reserved at
The Pantlind Style Shop, Peck’s and Wurzburg’s at no ad-
vance in prices, or your seat orders will be promptly and
courteously attended to, if telephoned direct to the Park
Theatre Office.

You can’t “sweep-out” the offensive oily
odor that comes from slip-shod oil storage. It
gets into everything. You may not notice it
because you are use to it, but your trade no-
tices it the minute they step into your store.

STASIH

Oil Storage Outfits

keep the oil where it belongs. No exposure to the
air—no leaking—no oil on the floor—no oil on your
hands—mno oil on eatables—no complaints from your
trade.

Fill the Tank from
Outside

It avoids dripping oil through the store. Your customers
will say: “That BOWSER is fine, it keeps the oil pure and
the store clean.” Such good will is profitable for you.

S. F.BOWSER & CO., Inc, Fort Wayre, Ind.,, US. A
Canadian Office and Factory, TORONTO, ONT.
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Letters From a Self-Made Failure.

Dear Jack—I'm beginning to see
some hope for you in the disposition
you show to listen. There’s nothing
for the development of an open mind
like a couple of hard falls.

On this orb mighty few things
worth having come easy. Providence
doesn’t confer her favors lightly. The
fellow with staying qualities, who
can stand up under punishment and
smile, is the boy that grabs the prize
in the end and hangs onto it.

It’s only the seasoned fighter who
can successfully defend his title
against all comers for any length of
time. Champions made by a chance
blow are never the ones who retire
from the ring unbeaten.

I don’t think you should hesitate
to tackle the bigger job tendered you.
A year ago the unbounded confidence
of youth would have prompted you
to wade in without the least doubt
of your ability to boss the whole
works. You know that you have lim-
itations, which proves to me that you
are developing some judgment, and
that quality is one of the most iyn-
portant factors of success.

You made the painful discovery
that a certain large institution could
dispense with your services and still
remain in business without loss of
trade or prestige, and that knowledge
has humbled your pride.

It doesn’t necessarily follow that
they were right or that you were
wrong; you may both have been
right. If there 'were one royal road
to success somebody would have
patented it long ago, or it would be
under Government control. Many
houses in similar lines succeed by
widely dissimilar methods.

You rode a high horse and he threw
you, but you’ve got to have pluck
enough to climb back in the saddle
and stick there.

The mention of horses reminds me
of the time when a fellow by the
name of Sam Tucker and | belonged
to the same riding club. Tucker con-
sidered himself quite a horsy chap and
was wont to boast of the fact that
he had never been upset. He didn’t
seem to be much of a rider, but he
stood ready to take any mount that
came along, and nobody had ever seen
him spilled.

Once the riding academy got in a
lot of new horses, among which was
one “Sweet Peas.” The first exercise
boy to make her acquaintance re-
christened her “Sour Cheese.” and the
groom that had charge of her called
her other things.

Sweet Peas was a rangy young
chestnut with a head as narrow as a
peanut, as hard as a walnut and with
about the same amount of brains. She
had little white spots in the corner
of her eyes, a hook-nose and the habit
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of wearing her ears pompadour. She
got into action like a threshing ma-
chine and was as gentle-mannered
as a well-behaved hyena.

They brought her out for me to
ride on a practice night, and while |
appreciated the fact that her selection
as my mount was a flattering tribute
to my skilled horsemanship, | per-
mitted discretion to triumph over
valor and declined the honor with
thanks.

Tucker kidded me and promptly
ordered his saddle put on the gentle
creature. This having been accom-
plished to the admiration of the audi-
ence and members, he vaulted abroad
and with a shout dug his spurs into
the tender flanks of S. P.

Right then and there something
happened. That quadruped squealed
like a pig, then did a stunt that look-
ed like a cross between a buck, a
swing and a jump, and simultaneous-
ly Mr. Samuel Tucker shot out of the
saddle and landed in the tanbark so
hard that | thought surely we should
have to excavate for him.

That was his first tumble, but there
were a thousand of them coming to
him, and Sweet Peas had wrapped
them all into a neat package and de-
livered the goods at one time, charges
paid.

He wasn’t much hurt, but that bump
jarred all the nerve out of his system,
and he has never ridden anything
since except a bicycle.

The truth is that Mr. Tucker didn’t
have any real nerve at all; if he had,
he would have climbed back into the
saddle and whaled the life out of that
goat until he had mastered her—
for she was mastered later, and by an
exercise boy at that. Mr. Tucker was
merely lucky instead of plucky and
for a long time he managed to get
away with it simply because he hap-
pened to pick horses whose courage
was less than his.

You’ve had your first tumble, and
unless I)K/ou're the same kind of a man
as Tucker, you’ll not let one fall take
the nerve out of you.

That your chief has offered you a
better post is evidence that he has
confidence in your ability to fill it
creditably, and when a big man selects
a fellow for certain important work
he does so with a reason.

Very few me never get to the top
of the heap in business except through
the exercise of unusual ability, and
ability is about 90 per cent, judgment
and the other 10 per cent, is hard
work. Believing this, T have enough
confidence in your boss’s judgment
to tell that his selection is right.

In doubting your own ability you
show a certain modesty is akin to
timidity, and there’s as much differ-
ence between the two as there s
‘twixt self-respect and conceit or en-
vy and ambition. Sometimes it takes
a wise man to determine where
strength ends and weakness begins.

Don’t be timid, but at the same
time beware of overconfidence.

Some years ago when the concern
| was with had its strongest com-
petitor in the Featherwaite Company,
the head of the latter institution de-
cided to change his general manager
and in selecting the new man he took
a chap by the name of Larry Cross
from the local sales force.

Old Featherwaite had won his way
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A Quality Cigar
Dornbos Single Binder

One Way to Havana
Sold by All(Jobberz

Peter Dornbos
Cigar Manufacturer
65-67 Market Ave., N. W.
Grand Rapide Michigan

Bell Phone 696 Citz. Phone (11U

Lynch Brothers

Sales Co.

Special Sale Experts

Expert Advertising
Expert Merchandising

2+9-210-211 Murray B t'g
GRAND RAPIDS, MICHIGAN

OCCIDENTAL HOTEL
FIRE PROOF
CENTRALLY LOCATED
Rates $1.M and up
EDWARD R. SWETT, Mgr.

Muskegon Michigan

CODY
HOTEL

August G 1919

GRAHAM & MORTON
Transportation Co.

CHICAGO

dfc'l CA Plus
War Tax

Michigan Railway
Boat Flyer 9.00 P. M.

DAILY

Leave Holland 9.30 p. m. DAILY
Leave Chicago 7p. m. DAILY

mjjjLite fo, Freight Shipments

hotel mckinnon
CADILLAC. MICH.
EUROPEAN PLAN
Rooms with Running Water— $1.00and up
Rooms with Bath $1.30and up
DINING SERVICE UNEXCELLED

HOTEL HERKIMER
GRAND RAPIDS, MICHIGAN
European Plan. 75¢c Up
Attractive Kates to Permanent Guests
Popular Priced Lunch Room
COURTESY SERVICE VALUE

IN THE HEART OF THE CITY
Division and Fulton

RATES j

CODY CAFETERIA

$1.00 without bath
$1.50 up with bath

IN CONNECTION
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in the world by hard work, thrift and
judgment, and he was one of those
men who have a high regard for sim-
ple energy, directed or otherwise.

He picked Cross principally jbe-
cause he seemed to be a hard worker,
and in doing so he made the common
error of mistaking industry for abil-
ity.

When Cross took hold of his new
job he found himself sitting in judg-
ment over many men infinitely his
superiors in both capacity and intel-
ligence, so for awhile he was sensible
enough to work hard and say little.
By this modest attitude he gained the
good will of the force under him, and
in the beginning it looked as though
he would win out, notwithstanding
his lack of executive ability.

When he discovered, however, that
the business continued to grow, in
spite of that fact that he had done
nothing worthy of note, and that the
prosperity was attributed to his man-
agement, he began to wonder, if,
after all, he was not the real genius
of the organization.

Old Featherwaite was an accom-
plished merchant and a man of recog-
nized commercial ability, so | suppose
Larry figured that, having been se-
lected by so wise a man, there must
have been some subtle cleverness in
himself that his natural modesty had
caused him to overlook, but which
was perfectly apparent to a trained
analytical intellect. He was entirely
willing, therefore, to estimate his own
worth at Featherwaite’s valuation, and
before long he began to imagine him-
self the main squeeze.

In other words, he took himself
very seriously, gradually dropped his
modest demeanor and commenced to
swell up. He imitated his boss in
pose and expression, adopted certain
of his mannerisms, and tried to do the
things Featherwaite had done, but
without having the same reasons.

Like all imitations he was merely
the echo instead of the voice; the
shadow instead of the substance, and
it wasn’t long before the sales force
began to look on him as a joke.

Lacking the strength and ability to
hold his organization together the
concern began to disintegrate little by
little, and a few years later Feather-
waite died and our company bought
the business from the executors for
about a quarter of its book value.
Some of the good men were retained,
but as Larry failed to measure up to
our standard he was among those let
out.

About three months ago | ran
across him in a Western town. He
was wearing a blue uniform trimmed
with gold braid and he was holding
down the job of main ticket chopper
for a motion picture house. After
many years of ease he has lost his
cunning as a salesman and | suppose
his nerve had gone with it. It was
the old story of improvidence, over-
confidence and conceit.

Take your work seriously, my boy,
but not yourself;- we are all of us
jokes, more or less.

But responsibility is the great char-
acter-developer, and very few of us
really know what we can do until
we are put to the test. The market
is long on men who can take orders,
but short on those who can intelli-
gently issue them. Responsibility re-
quires a certain amount of initiative:
the willingness to act when occasion
demands and the courage to fail under
honest effort and take the coinse-
quences.

Of course, you may fail, but you
cannot tell whether you will succeed
unless you try; and having tried to
the utmost of your ability and failed
is better than never to have tried at
all. Better because in every loss there
is the compensation of experience,
while mere inaction mealns mental
and physical stagnation, the dam and
sire of annihilation.

As to flatterers, you will findi, my
boy, that in most big organizations
there are two classes of men: those
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who work for the boss and those
who work the boss. Wealth, success
and power seem to engender a love
for adulation. | have known some
pretty big men who swallowed flat-
tery like a hungry bass grabs a min-
now. It’s one of Natures little jokes
to put a soft spot in the big fellows;
it keeps them human; even Achilles
had a vulnerable heel. The fellow,
although, who is willing to act as
a valet to another man’s vanity only
confesses himself one kind of a
lackey.

Don’t waste time harboring ill will
or suspicion. Hate and love are both
emotional, and sentiment has no place
in business. Kindness, sympathy or
vindictiveness does not generally en-
ter into the make-up of millionaires.

The man with no romance in his
soul, but a dogged determination to
save some part of every dollar he
earns, is the lellow who gets to be
boss.

You and | are not of the plodding
stock, but we can take a page from
that sort of a fellow’s book. What
he lacks in genius he makes up for in
frugality; his very weakness becomes
his strength. Your weakness and
mine is the soft stuff; offset it by
saving a few dollars every day in the
year and there may come a time when
you can afford to indulge in the lux-
ury of sentimentality.

Never mind if people call you a
cheap skate. In the first place you
can never please everybody and sec-
ondly, if you’ll keep your eyes open
you’ll discover what | found out, that
it’s the tight-wad who ten years later
usually gives the loose roll a job.

Maurice Switzer.

Late News From the Cloverland of

Michigan.
Sauit Ste. Marie, Aug. 5—Thos.
Rothwell, well-known grocer of Stal-

wart, has sold his stock to Fred Tay-
lor, of Pickford, who will continue
the business. Mr. Taylor is well
known throughout the country, be-
ing also engaged in the hardware
business at Pickford. While Mr.
Rothwell has moved his family to
Rudyard, he has not made any defi-
nite plans as to whether or not he
will engage in business there. Mr.
Rothwell has made many friends
while a resident of Stalwart, who re-
?ret his departure, but who wish the
amily every success in their new
field.

The Hotel Belvidere changed hands
last week, Mr. Baines having sold his
interest to his partner, Geo. Coleman,
who, in company with James Mc-
Donald, will continue the business.
Mr. Coleman is an experienced hotel
man, and Mr. McDonald is well and
favorably known throughout the
country. The new firm expects to
make many improvements to put the
Belvidere among the best in the city.
Mr. Baines has not as yet decided
what his future plans will be.

Detour suffered another fire last
week, when the building occupied by
Hugh McDonald as a barber shop
and James Cochrane’s soft drink and
confectionery store was completely
wiped out. It is reported that Mr.
Cochrane carried no insurance, while
Mr. McDonald had some. This will
be another blow to Detour, which
can ill afford to lose many more
buildings, having gone through sev-
eral large fires in the past few years
which destroyed the greater portion
of the business property.

The steamer Chippewa has resumed
her daily trips between Mackinac
Island and the Soo which makes
traveling a pleasure, not only for the
tofirists, but the traveling men are
taking advantage of this pleasant trip
through our beautiful river.

Jack Killackey has opened a gro-
cery store in the West end of the
city, on Spruce street, in the build-
ing formerly occupied by F. Falcone.
The olace has been redecorated and,
in all probability, will enjoy a good
patronage. Mr. Killackey is devoting
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his personal attention to the business.

“ldealism is the contemplation of
marriage. Realism is what you get.”

J. S. Royce, one of our popular
grocerymen on Bingham avenue, is
having his place of business redeco-
rated and is also making several oth-
er improvemnts. When completed,
Mr. Royce will have one of the neat-
est and best equipped stores in the
Soo.

W. D. Wyman, the well-known
soap man, recently presented the mer-
its of a new brand of soap to one ot
his customers, who apparently was
stocked on soap. On being told that
she did not want any didn’t discour-
age our soap man, as he continued
his spiel by telling that it cost much
less than other soaps of its kind on
the market and that it did twice the
work of any other soap. Being again
told by the lady that she did not
care for any more soap, the sales-
man changed his spiel a little by tell-
ing the lady that the soap was guar-
anteed to soften the skin and make
the complexion clear and beautiful.
The customer thereupon gave an or-
der without any further preliminaries.

“Human nature is what a man
thinks he shows when he makes a
donkey of himself.”

John K. Hope has purchased the;
grocery of Sass & MeLean, at Rud-
yard. Mr. Hope is a young man who
has had previous experience in thej
grocery business and starts in busi-
ness with a bright future, as Rudyard
is a hustling village fast coming to
the front.

“Three square meals a day consti-
tutes a satisfactory Board of Health.”l

A. J. Jean, one of our leading jew-*
elers, has just returned from a suc-i
mcessful auto trip from the South and
reports having had a delightful trip.
He was more than pleased to return
to his home town, where so many of
the people from the South are com-.
ing to escape the hot spell.

“If you tell another man’s story
and tell it yourself better than he
did, you establish a valiant title to
the yarn. If you spoil it in telling
it, you double the original offense.”

William G. Tapert.

Insurance Companies Slow in Obey-
ing Law.

Surcharge payments made by twen-
ty-eight companies to the State
Treasurer for May indicate that the
entire surcharge deposited for May
by the 145 fire insurance companies
in Michigan, will amount to about
$60,000. The twenty-eight companies
which thus far have made such de-
posits, total $11,300.

It was estimated that the average
monthly total of this fund to be de-
posited with the State Treasurer
pending final determination in the
courts of the validity of the extra 10
per cent, charge on all insurance
premiums, would be at least $100,000.
There is much variation in the
amount of business written by the
companies during the different
months and several reports must be
made before an approximate average
can be made.

The Grand Rapids K-Rai Food
Products Co. organized to manufac-
ture, prepare, refine, store and sell
potatoes and all by-products thereof,
with an authorized capital stock o!
$125,000, of which amount $64,750 has
been subscribed, $1,000 paid in in
cash and $63,750 in property.

Simon Kaat has sold his grocery
stock at 1933 Grandville avenue to
Nicholas Bouma, who recently sold
his grocery stock at Byron Center to
Martin Danning.

Live Notes From a Live Town.

Owosso, Aug. 5—One of the most
up-to-date and best conducted gro-
cery stores we ever met up with is
owned and conducted by the A. E.
Osmer Co., of Owosso. Everything
is done with a time saving system.
Mr. Osmer is one of the few guyers
who will give immediate attention to
a commercial man and, if he does not
need anything, will dismiss him in a
pleasant manner and allow him to go
on his way without loss of time; also
he can give a nice long order in ten
minutes, instead of an hour and a
half, and send a fellow traveler on his
way feeling as though he’s been
somewhere.

We notice in a recent copy of the
Tradesman a powder used to keep
false teeth from skidding. What we
most particularly need just now,
since we are growing bald headed,
is some kind of preparation to keep
our hat from skidding.

Dell Chase and wife are spending
their vacation on an auto trip, visit-
ing friends and old-time acquaint-
ances among the Highland hills of
Highland, Mich. Dell was in his
younger days a miller and for several
years run the grist mill at Argentine,
Booties, How Busy and Deer Creek.

The price of milk advanced in our
fair city this week to fourteen cents
per quart. Mothers with families of
five to eight children fail to see the
cream of the joke.

J. D. Royce, who is enjoying a
60 day vacation, has discovered in the
market column that calf skins bring
the enormous price of 80 cents per

pound and is contemplating writing
the California wizard, Burbanks, If
there is a possibility of growing a

calf with two or more hides on.
Saturday our city was visited by
an aeroplane jitney, which took folks
skyward into the dome of Heaven’s
own blue and performed ethereal
gyrations at the rate of three seconds
for a nickel or 15 minutes for $15,
with numerous takers. The writer had
a clear view of the event, as we were
in an open space down on our river
lot, hoeing sweet corn. We will admit
the number of rows fell considerable
short of our regular Saturday after-
noon stunt, but you can’t expect a
boy to hoe corn” with a flying ma-
chine excursion every fifteen minutes
going on overhead. We didn’t get
very tired, although we are this morn-
ing having some trouble with a lame
neck. Honest Groceryman.

Edward Frick and Harry T. Stan-
ton, of the Judson Grocer Company,
have returned from an automobile
trip covering a period of three weeks
which was replete with interest and
satisfaction. From Buffalo they pro-
ceeded to Schenectady and Saratoga
Springs, thence to Lake George, on
which they took a boat trip the length
of the lake. They then proceeded to
Plattsburg, whence they used as a
base in exploring Lake Champlain.
Their next stops were at Lake Placid
and Saranac Lake, both of which they
thoroughly explored. They then
headed for Alexandria Bay, which
they used as a base in scouting the

Thousand Islands. They covered in
succession W atertown, Syracuse,
Rochester, Lake Geneva, Cleveland

and Toledo, reaching home Monday
evening with so many pleasant mem-
ories of their trip that they have both
made a solemn vow to repeat the ex-
perience every year hereafter. Much
of the country they passed through
was rugged in mountain scenery and
the constant repetition of lake and
elevation precluded the thought of
monotony.
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Destroying Ants.

To kill these industrious insects
by wholesale, drop some quick-lime
on the mouth of their nests and wash
it in with boiling water; or pour
into their retreats water in which
camphor or tobacco has been steeped.

Grease a plate with lard and set
it where the ants can readily get at
it. They will gather by the plateful.
The plate may be held over an open
fire, when lard and ants will quickly
disappear not to return again. But
more ants will come, and these may
be treated in the same way.

Saturate a piece of cotton with
chloroform and stuff into the en-
trance of their burrows and seal the
entrance so as to keep the fumes in-
side. This must be done when the
ants are at home.

Saturate a sponge with sweetened
water and when the ants have gath-
ered in it, plunge the sponge into
boiling water.

A spray of benzine from an ato-
mizer is sudden death to most in-
sects. Benzine is so dangerous, on
account of fire, that its use is not
recommended except in the hands of
careful and experienced people.

Solomon told us, or some of us, to
go to the ant, but what we need now
is something to prevent the ant from
coming to us. Here is a way that
has been suggested. Take 2 parts
of sulphur and 1 part of potash; put
them in an earthen vessel and keep
over a fire until they have united to
form a mass. Reduce this mass to
powder, infuse a little of it in water,

and sprinkle in places infested by
the ants.
Moth Liquids.

1 Camphor .. 25grams
Naphthalene 50 grams
Nitrobenzol 10 mils
Denatured alcohol ... 815 mils
Oil of turpentine ........... 1000 mils
2. Phenol .. 5grams
Naphthalene 20 grams
Acetic ether ... 5 mils
Denatured alcohol ... 100 mils
3. Camphor 10grams
Naphthalene . 40 grams
Capsicum ...... 100grams
Oil of clove ...t v 10 mils
Oil of turpentine ... 100 mils
Denatured alcohol 900 mils
4. Phenol .. .. 30grams
Camphor ... * 30 grams
Benzine ..., 500 mils

Great care should be taken, as ben-
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zine is highly inflammable and its
vapors are very explosive.
For these reasons the following

modification is proposed which is
comparatively safe to use:

5. Phenol . 10 grams
Camphor ... . 30 grams
Carbon tetrachloride . 500 mils
Benzine ... 500 mils

To Keep Flies From Horses.

1 Oil of bay berries ... 5 pari»
Naphthalene ....coooevvvincne 10 parts
Ether 10 parts
Methylated spirit 60 parts

Dissolve the naphthalene in the al-
cohol on the water-bath and add the

other liquids. This preparation is
nearly colorless.

2. Oil of bay berries 100 parts
Ethyl acetate ... 20 parts
Naphthalene ...

20 parts
.. 2 parts
2 parts

Oil of clove
Dippels’ oil
This makes an ointment.
3. A good wash may be made by
mixing oil of eucalyptus, water and

creolin.  This makes a milky solu-
tion.
Tooth Paste.
Heavy magnesium carbonate
3 ounces
Prepared chalk ... 3 ounces
Powdered orris V/z drachms
Oil of nutmeg ...ccoeerenee 8 drops
Acacia ... 2% ounces
Sugar .. 24 ounces
W ater 2I2 ounces

Make a mucilage of the acacia in
the water and mass the ingredients
with this, in the usual manner.

Coloring for Face Powd'erst

Brunette or Rachel shade is ob-
tained by the use of burnt umber,
burnt sienna, bole, or carmine and
yellow ocher. Experiments with one
or more of these pigments should
result in giving the tint desired.

The cream shade can be obtained

by using a trace of the pigments
suggested above.

Carmine is used to produce the
pink or flesh tint.

Menthol Snuff for Rhinitis.
Boric acid ......... 30 parts
Powdered Orris ...ccvennne 10 parts
Powdered coffee ... 30 parts
Powdered sugar . ... 10 parts
Menthol ..o 3 parts

Mix thoroughly and reduce to the
finest powder.

To Remove W ater Glass.

It is stated by some authorities that
liquid glass or solution of sodium sili-
cate may be removed from a show
case by using concentrated lye, 50
per cent, sodium hydroxide.

TRADESMAN

Increased Cost of Living Only Eleven

Per Cent.?
Grand Rapids, Aug. 5—As your
readers are interested in retail con-
ditions, | thought the following

might interest them: with labor yel-
ling higher wages on account of prof-
iteers in food and producers yelling
profiteers in labor making higher
food cost, we are fast losing our
mental equlibrium.

If we read a thing, whether true
or untrue, often enough, we begin
to believe it and join the chorus yel-
ling profiteer at the other fellow for-
getting that it helps to create dis-
satisfaction and produces class preju-
dices. | wonder if your readers, when
they get nervous over the hysterical
condition at present, ever sit down
and do some figuring on their own
account. 1 know a family living in
a growing city in Michigan, living
comfortably and entertaining nicely
in a home costing seven thousand
dollars, with three in the family, buy-
ing groceries of one of the best re-
tail grocery stores and meat of one
of the best markets. The following
are the figures for an average of
tnree months—April, May and June
—of the following pre-war years:

1912 1913 1914
Groceries 26.35 26.51 22.17
Meat ..o 1459 14.45 1271
War Per. 1915 1916 1917
Groceries ... 2345 2513 27.74
Meat ... 1331 11.84 15.45
For year 1918 1919
Groceries 2131 27.82
Meat 13.74 17.85

Taking the combined' cost of gro-
ceries and meat above average for
the three months April. May and
June for the pre-war period of 1912
1913 as basis, it figures out in per-
centage as follows:

1912 average 40.94

1913 average 40.96

1914 average 34.88

1915 average 36.76

1916 average 36.97

Basis
Basis
under 15%
under 12%
under 12%

Why Not Do
Away with
Posting Those

Accounts?

August 6, 1919

1917 average 43.19 over 5%
1918 average 35.05under 15%
1919 average 45.67 over 11% ,
Showing that the increase for 1919
is only 11 per cent, over that of the
pre-war period of 1912 and 1913.
Subscriber.

Army Foot Powder.
The following s probably what you

have in mind. It was published in
our columns sev<mral months ago:

Salicylic acid ... .o 1 drachm
Boric acid . 4 drachms
Menthol 30 grains
Eucalyptol 20 minims
French chalk .. . 4 ounces

This gives an agreeable and emol-
Inent preparation for keeping the feet
cool and sweet in any kind of weath-
er.

Chocolates

Package Goods of
Paramount Quality
and
Artistic Design

LISTEN!

The Metzgar Account System does away with all post-
ing and gives you just the results you need and have

always wanted.
THIS

IS HOW

IT IS DONE

The accounts are kept in separate duplicate or triplicate books.

These books fit into metal back containers.

The upper ends of these

metal backs are arranged with slots to hold index bristol-board name-
cards (Preferably yellow and blue, alternating for the different letters

of the alphabet).

The names of your customers are printed on these
name-cards, and alphabetically arranged in the register.

The purchase

is itemized directly in the customer’s book (either in duplicate or tripli-

cate) and added to the present purchase
order while it is fresh in your mind, and fresh in your sight.

right while you enter the
The serial

numbered duplicate slip goes to your customer (which slip agrees ex-
actly both with book number and slip number with the original that is
left in the book for your record) and you have given your customer
an itemized bill and statement to date, and your bookkeeping is all done

with one writing.
salesbooks.

We have a complete line of duplicate and triplicate
Get our prices before putting in your next supply.

Wrrite for .catalog and full information.

Metzgar Register Co.,

Grand Rapids, Mich.
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KYBO

1000 Sheet Manila Tissue

NOWHITE

6 oz. Bleached Crepe

Stocked by all progressive dealers.
Write for prices and sample rolls.

The Dudley Paper Company, Lansing, Mich.

We furnish you with blotters to distribute to your trade.

Red Crown
Gasoline for Power

The modern motor and improved carburetors have demon-
strated beyond question that gasoline made especially for
motor fuel—as Red Crown is made—will give the most
power—the most speed and the most miles per gallon.
Red Crown, like your automobile, is built to specifica-
tions and Red Crown specifications have been worked out
by the most eminent petroleum chemists and automobile
engineers available.

Red Crown contains a continuous chain of boiling point
fractions, starting at about 95 degrees and continuing to
above 400 degrees. It contains the correct proportion of
low boiling point fractions to insure easy starting in any
temperature—the correct proportion of intermediate boil-
ing point fractions to insure smooth acceleration—and the
correct proportion of high boiling point fractions with
their predominance of heat units to insure the maximum
power, miles and speed.

These are the things that make Red Crown the most effi-
cient gasoline possible to manufacture with present day
knowledge.

For sale everywhere and by all agents and agencies of

STANDARD OIL COMPANY

(INDIANA)

Chicago U. S A.

Wilmarth show esses and store fixtures in West Michigan's biggest store

In Show Cases and Store Fixtures Wilmarfh is the best buy—bar none
Catalog—to merchants

WILMARTH SHOW CASE COMPANY

1542 Jefferson Avenue Grand Rapids, Michigan

M ade In Grand Rapids

TRADESMAN

WHOLESALE DRUG PRICE CURRENT

Prices quoted are nominal, baaed on market the day ot Issue.

Acids
Boric Powd) 18® 25
Boric (Xtal) 18® 25
Carbolic ... 24% 28
Citric ... 35
Murjatic 3
Nitric 10¢ It
Oxalic .. 35 40
Sulphuric 3%® 5
Tartaric 112@1 20
Ammonia
W ater, 26 deg. 10® 20
W ater, 18 deg. 9%® 18
W ater, 14 deg. .. a® 17
Carbonate ... 26
Chlorlde (Oran) 17%@ 25
Balsams
Copaiba ... 0®1 40
Fir (Canada 175®2 00
Fir (Oregon 50® 75
Per 4 75®5 00
. Barks
Cassia (ordinary) 40® 46
Cassia Salgon) 90@1 00
Sassafras (| 50
Sou Cut (Jpow
....................... 35
Berries
Cubeb 175®1 80
Fish . @l 25
Junipe 14® 20
Prickley A . @ 80
Extracts
Licorice .. ® 65
Licorice powd. .. 1 25®1 60

Flowers
.............. 120®1 25
Chamomlle (Ger.) 80®1 00
Chamomile Rom. 1 00®1 20

Acacia, 70
Acacia, 60
Acacia, . 40
Acacia, powdered 45® 50
Aloes (Barb. Pow) 30® 40
Aloes (Cape Pow.) 30® 85
Aloes (Soc Pow) 40®1 50
Asaloe ida . 6 50

pium
Opium,
Opium,
Shellac ... 125@1
Shellac Bleached 1 30®1
Tragacanth .... 4 2S

Tragacanth powder @4
Turpentine 15®

Insecticides
Arsenic ... 13%@ 20
Blue Vitriol, bbl. @ 10
Blue Vitriol, less 10%® 15
Bordeaux Mix Dry 20® 37
iieiieoure. White

powdered
Insect Powder ...

powd.
gran.

50® 75

Lead, Arsenate Po 32® 49
hur

Lime and Sul

Solution, gal. 20® 25
Paris Green .. 46® 52
Ice Cream
Piper Ice Cream Co,,
Kalamazoo
Bulk, Vanilla 1 00
Bulk, Chocolate 110
Bulk, Caramel.. 110
Bulk, Grape- Nut 110
Bulk. Strawberry 120
Bulk, Tutti Fruit!’ . 120
Brick, Vanilla...... ..120
Brick, Chocolate 1 60
Brick, Caramel .. 160
Brick. Strawberry . 160
Rrick, Tutti Fruitl .. 1 60
Brick’ any combination 1 60
Leaves
Buchu .o % 00
Buchu, powdered 8 25
Sage, bulk ... 7® 70
Sage, % loose 72® 78

Sage, powdered
Senna, Alex ..

ifenna, Tinn...
Senna, Tinn.
Uva Ursl ..
Qils
Almonds Bitter,
......... ... 15 00@16 00
Almonds Bitter,

artificial ... 7 00@7 20
Almonds, Sweet,

true .. 1 75@3 00
Almonds, Sweet,

Imitation ... 75@1 00
Amber, crude .. 8 50@3 75
Amber, rectified 4 00@4 25
Anise ......... 2 50@2 76
Bergamont 8 60®8 76
Cajeput 2 00
Cassla 4 75
Castor .. 2 80
Cedar Leaf ___ 2 00@2 26
Cltronella 80@1 20
Cloves ... 3 75@4 00
Cocoanut 400 60
Cod Liver.. 6 6006 75
Croton 2 00®2 26

Cotton Seed ... 2 50®2 70
Eigeron 12 50@12 75

ubebs 11 50®11 76
Eigeron ... 7 60®7 75
Eucalyptus .. 125@1 35
Hemlock, pure 2 00®2 25

Juniper Berries 16 00@16 25

Juniper Wood .. 3 00®3 25
Lard, extra .... 2 00®2 20
Lard, No. 1 ... 160@1 80
Lavender. Flow. 9 00@9 26
Lavender Gar'n 150®1 75

................ 2 25®2 50
Llnseed boiled, bbl. @2 41
Linseed, bid less 2 51@2 56

L_inseed, raw, bbl. 82 39
Linseed raw less 2 49@2 54

Mustard, true, o0z. ®2 9%
Mustard, artifll, oz. 125
Neatsfoot ... 1 35@1 55
Olive, pure 4 50®6 00
Olive, Malag ,

e_/ell ....... 3 76®4 00
Olive, Malaga,

green ... 3 75@4 00
Orange, Sweet .. 4 00®4 25
Origanum, pure @2 60
Qriganum, com’l 1 00®1 25
Pennyroya .... 360®2 76
Peppermint 11 00@11 25
Rose, pure ... 38 00®40 OO

Rosemary Flows 2 00@2 2
Sanaalwood EL
18 50®18 75

Sassafras true 3 00®3 25
Sassafras, artifi’ll  90®1 20
Spearmlnt ... 12 00®12 25
Sperm 2 40®2 60
Tansy 5 SO®5 76
Tar, U8P .. 48® 60
Turpentine, bbis. @1 61%
Turpentine, less 1 72@1 76
Wi intergreen, tr,
12 00@12 25

W intergreen, sweet

birch™ ... 60@7 75
Wmtergreen art 85@1 20
Wormseed ..... 60®6 75
Wormwood 7 50@7 76

Potassium

Bicarbonate 75@1 00
Bichromate 7% 50
Bromide 70® 75
Carbonate .. 00®1 10
Chlorate, gr 70® 75
Chlorate, xtal or

powd 45® 50
Cyanide 32%® 50
lodide 429®4 36
Permang 150®1 75
Prussiate, yellow 120®1 30
Prussiate, red .. 2 00®2 50
Sulphate . ® 8
Alkanet ... 4 5004 75
Blood, powdered 1 10®1 20
Calamus ..., 60®2 50
Elecampane, pwd. 22®
Gentian, owd. 25® 80
Ginger, African,

powdered ......... 25@ 30
Ginger, Jamajca 35® 40
Ginger, J'amaica,

powdered ......... 32® 85
Goldenseal, pow. 8 00®8 20
Ipecac, powd. .. 4 50@5 00
Licorice, powd. 35® 40
L|c_or|ce powd. 40® 50
Orris, powdered 40® 4f>
Poke, powdered 25® 30
Rhubarb ........ ®

2 00
Rhubarb, powd. 2 60®2 75
Kosinwood, powd. 30® 35
Sarsaparllla Hond.
125®1 40

gro
Sarsaparllla Mexican,
. 75®

ground 80
Squills . 85® 40
Squills, powdered 60® 70
Tumeric, powd. 25® 80
Valerian, powd. ®2 00

Seeds
ANise i 2®
Anise, powdered 47® 50
Bird, Is .. 13®@ 19
Canary
Caraway,
Cardamon

Celery, powd. 85c 76® 80
Coriander powd .30 iir@ 0
Dill 30® 3B

Mustard, yblack

Poppy . 100
uince 75
g 20

adilia 35

Sabadllla 35

Sunflower . 30

Worm American ® 85

Worm Levant .. 1 65®1 75

Tinctures

Aconite.. ®1 70

Aloes @1 20

Arnica ... 1 50

Asafoetida 8 90

Belladonna 1

Benzoin 180

Benzoin Comp d 8 00

[V ©2 70

Cantharadles @2 90

»7
Capsicum ®1 96
Cardamon ... ®1 60
Cardamon Comp. ®1 35
Catechu .. ®1 60
Cinchona ®1 80
Colchicum 02 40
Cubebs, .. ®2 60
Digitalis ®1 60
Gentian ®1 20
Ginger ®1 50
Gualac . ®2 65
Guaiac, Ammon. ®2 40
iodine ... 01 go
iodine. Colorless ®2 00
Iron, clo ®I 46
Kino gl 35
2 25
®1 9%
p ®8 00
Opium, Camph. ®1 50
Opium, Deodorzd ®8 00
Rhubarb .............. ®1 80
Paints
Lead, red dry .... 13®13%
Lead, white ‘dry 13018%
Lead, white oil 13® 13%
Ochre, yellow bbl. a
Ochre, yellow less 2% 5
PUttY e, 6® 8
Red "Venetn Am. 2%® 5
Red Venet'n Eng. 8® 6
Vermillion, Amer. 25® SO
W hiting, bbl ® 2%
W hitin o *
L H. Prep. 3 25@3 50
Miscellaneous
Acetanalld 60® 65
Alum . 15®@ 18
Alum, powdered and
ground ... 16® 20
Bismuth, Subni-
trate ... 4 02®4 10
Borax xtal or
powdered . 10® 15
Cantharades po 2 00®6 Kn
Calomel 2271®2 35
Capsicum
Carmine
Cassia Buds 60
Cloves 65
Chalk Prepared .. 12® 15

Chalk Precipitated 12® 16
Chloroform ... 45® 65
Chloral Hydrate 1 70®2 10

Cocaine ... 13 80®12 85
Cocoa Butter ..... 6! 7
Corks, list, less 60%
Copperas, bbls.......... ® 3%
Copperas, less .. 3%® 8
Copperas, powd. 4%® 10
Corrosive Sublm 2 11®2 20
Cream Tartar ... 70® 80
Cuttiebone 5@
Dextrine ... 10%® 15
Dovers Powder o ib®6 uu
Emery, All Nos. 10®
Emery, Powdered 8® 10

Epsom Salts, bbls. ® 80/%

Epsom Salts, less 4® 1
Ergot .o 4 T
Ergot powdered ®4 75
Flake hile .... 15® 20
Formaldehyde lb. 27®
Gelatine ... 155@1 75
Glassware, full case 08%
Glassware, less 50%

Glauber Salts, bbl. ® 2%
Glauber_ Salta less 3%® 8

Glue, Brown.......... 20® 8p
Glue, BrownGrd. 20® 30
Glue, White .... 30® 35
Glue, White Grd. 30® 35
Glycerine 24® 40

ops .. 75@1 00
lodine 5 60®5 90
lodoform .. .. 6 59@6 74
i.,ead. Acetate 25® 80
L copodlum 1 7?%2 00

Menthol ... SO®9 75
Morphine .... 13 00®13 65
Nux Vomica ... ®

Nux Vomica, pow. 20® 30
Pepper black pow. 63® 06
Pepﬁer white ... @ 60
Pitch, Burgundy ® 15
Quas_SIa 12
uinine
ochelle Sa
Sacchairine
Salt Peter ..
Seidlitz Mixture.. 43® 69
Soap, green 20®@ SO
Soap mott castile 22%® 25

Soap, white castile

(o 1S @26 00
Soap, white castile

less, per bar...... 2 66
Soda Ash ... 4%® 10
Soda Bicarbonate 2%@ 10
Soda, Sal ... 2%@ 5
Splrlts Cam’Jhor .. @200
Sulphur, roll .... 4%% 10
Sulphur, SubL .. 4% 10
Tamarinds ... 25®@ SO
Tartar Emetic 1 03@1 10
Turpentine» Ven. SO®6 00
Vanilla Ex. Fure 1 60@2 00
Witch Hazel .. 186®1 76
Zinc Sulphate .... 10® 16
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GROCERY PRICE CURRENT Lo §Choc. e B o
s, 8 Ib. case Dunham 4 Anaron Caramels . 8 No 380 1%
These quotations are carefully corrected weekly, within six hours of mailing, see & 'Gs an 16 case” 43 ghampign e 28 Noo 28, per’gross T 23
and are intended to be correct at time of going to press. Prices, however, are gglnd 12;“5"9 i 4 gg Klondike Chocolates 35 Hooks—K irby
liable to change at any time, and country merchants will have their orders filled Bulk. ar&els N .. 28 N?ﬁﬁ.gs Sticks Thox 2 %E 11'_%)2' ppeer' 11'((,)&? """ 836
at market prices at date of purchase. 24 8 0z. pkgs., p 530 Nut Wafers ... 2-0 per 1000 ..
p 48 4 oz. pkgs. per case 5 40 (F?coro tcgolc' tCarameIs4g4 3.0, %er 1000 %%2
eanu usters...... 4-0, per 1,000 .. 165
dADVANCED DECLINED COFFEES ROASTED uintette K: 50 her 1000 IV
Canned Apples
(éamne«éij E_ackbe{ries RIO Pop Corn Goods Sinkers
anne ineapple
Coffee Cracker-Jack Prize .. 660 No 7 Eg; grrgss?f """ %
Starch Checkers Prize .~ 660 No. 3 per gross O
No. 4, v
Common Santos - Cough Drops oxes é Bg; 8[832 ) %%g
Fair, 39 Putnam_Menthol .... 150 9 BZ’r g£g§§ v %féf(
Choice 37 Smith Bros...... 160 No. 8 per gros ' 361
CHOCOLATE Fancy 3 Do diose
Peaberr 39 No. 9. per gross 46
y COOKING COMPOUNDS
16¢, 2 doz. box 2 b Walter Baker & Co. Maracaib
ibo
40c, 1 doz. box 2 C;erre?clgsm Fair .. Mazola FLﬁg/norﬁnlglsGD ExgrRz;}dCTs
o W alter l\{)l/ Choice Bimsf tirtL ZldOdZ-- Pure Vanila
AXLE GREASE remium, %s .. 40 Mexi uarts, tin, 0z Terpeneless
. N Premium, %s 39 . exican % gal, tins, 1 doz 6 30 P
Mica, 25 Ib. pail Burnham's 7 oz ? Egr?(l:(ile 38 ?aég ItinS, 3% dosz.d.. 15 80 ure Lemoger Doz
al. tin3, 1-6 dop. 2250 7 Dram 16 Cent........ 125
o CIGARS 1% Ounce 20 Cent 180
CountryGentleman Guatemala COUPON BOOKS 2 Ounce, 85 Cent .... 2 70
BAKED GOODS i Peter Dornboa Brands Fair ..V 39 ; 2% Ounce 36 %nent .. 286
Loose-Wiles Brands Dornbos Single Bndr. 48 00 Fancy 50 Economic grade .. 225 54 Qunce 46 Cent .. 6 16
Krispy Crackers .. Hominy Dornbos Perfecto 42 50 100 Economic” grade 375 375 nce 65 Cent .... | 20
L. W. Soda Crackers .. 17 Van Camp .. 13 Van Dam, 5c Java 500 Economic grade 17 00 g Gunce o0 Cent ... 2 50
L. W. Butter Crackers 17 Jackson 120 Van Dam, 6c . Private Growth 46 l,({/(\)/OhEconomm grade 3000 7 pram Assorted .... | 21
'l:J_rahaSmI %rackers %.?3 ¥an DDam. 175 . Ealrgdlling 48 ordergdreatlg)ogmgoosk;eciaarle 1% Ounce Assorted .. 2 06
ig Sn ar an Dam, c nkola 48 ¥ ! ie
L."W. Ginger Snaps . 7 % ly printed front cover is
Honey (éi_rI F;Iaidn %i %I National Grocer Co. Brands  Good San Salvador furished without charge. Moore’s D U Brand
oney Girl Ice )| 0. Brands 000 e 45 Per Doz
Coconut Tatty .2 Antonella Cigar3, .50 CREAM OF TARTAR 1 oz. Vanilla 16 Cent 1 25
Vanilla Water .. 35 Mackerel Lo T —— 50 Mocha 6 Ib. boxes 65 1% oz. Vanilla 25 Cent 2 00
Subject to quantity dis- Mustard, 1 Ib... . 18 Antonella Cigars, 100 Short Bean .. 3 Ib. boxes 66 3 oz. Vanilla 35 Cent 2 00
count. Mustard, 2 Ib. 2 80 foil ... SN 50 Long Bean 1 oz. Lemon 16 Cent 1 26
BLUING Souse%l, %D/?blb” % gg Antonelia Cigars, 25 % B DRIED FRUITS 1% oz. Lemon 25 Cent 2 00
oused, . UL TR UR ogota 3 0z. Lemon 36 Cent | 00
Jennings’ El Rajah, Diplomat- Fair
Condensed  Pearl Bluin Mushrooms Ica_Js, A Fancy 48 , Apples
Emall, 32%02' BOX 0% Buttons, Is, per case 125 EIl Rajah, corona, 50 . « Evap'ed, Choice, blk .. 17 FLOUR AND FEED
arge, 0z. box .... 270 er RN Package Coffee :
BgRE Calif Plums El £ajah,0650p|cure, 60 New York Basis Citron I
AKFAST FOODS alifornia, No. 3 .... 240 er e 00 Arbuckle s 40 . . Valley City Milling Co.
Cracked Wheal, 242 46 . Pears In Syrup El ajah,ltljioplcure, 5w MeLauart California s 35 (I§'|yh thigelb.. 932
Cream ot ichigan L 100 i cLaughlin’s XXXX raham ;

Pillsburgl’s V\égg?tCer’l Zgg California . 23 El %earjahio Ark, 50, McLau hIi?Vs XXXX pack- Peel Roz‘g’erba Bolted Mteal, 5 20
K ice - 100 ... e i e i s., per cwt. ..
Sﬂgkgﬁ Eﬁggg Wche 4‘1126 Peas El Rajah, President, age coffee is sold to retail (I3$mnon, ﬁnr:]errli%an 30 Golden G ranulated Meal,

{ eat 0 ers only. Mail all orders ange, erican .... 30
uaker Brkist Biscuit 1 90 Marrowfat ... 1 76@1 90 .50, per 100 .........cco... 00  girect to W. F McLaugh- 25 Ibs., per cwt. 5 50
§uaker Corn Flakes .. 3 00 Eg”y jblr?g siftd %ggg% 3(5) Cdlrch,loodogaerrchl,ooSO, lin & Co., Chicago. Raisins Rowena Pancake 5 60
Rglg{gﬂ BPlrjeglnnzaos 24251’ y odin, Monarch, 25 tin 6 00 Extracts Choice S'ded, 1 Ib. pkg. 13
Ralston Food, large "3 30 ) _ Peaches Mungo Park, 2500 lots 67 20 N Y. per 100 ... 9% Fancy S'ded, 1 Ib. pkg. 15 6 60
Ralston Food, small . 2 30 California, No. 2ft .. 4 00 Mungo Park, 1000 lofs 68 81 Frank's'250 packages 14 50 ~TTofipson Seedless
Saxon Wheat Food . 4 8o California, No. 1 .... 240 Mungo Park, 500 lots 70 56 . pkg . 20
Shred Wheat Biscuit 451 Pie. gallons 7 60®9 60 Mun %Park, less than 0 ThbourPkpson S 19 W atson Hié;gins Milling
THSCUIE, 18 o % Grated Mamespple Mungo Park, 25 wood 73 00 CONDENSED MILK California Prunes New Perfection, %s 12 65
Kellogg's Brands Sl No 2 e 4% Fagle, 4 foz ey
Toasted Corn Flakes 4 20 ) v Johnson Cigar Co. Brands. Leader, 4 doz w850 281%% %;5, tﬁ: 80”5 ~@18 Meal
Toasted Corn Flakes Pumpkin Dutch Masters Snyd 105 00 70- 80 25 Ib. boxes @19
imumb,es """" 72 mﬂ %gfpn% '\,l\lod 310---- %88 BUECR Mastters é;ub gg 88 EVAPORATED MILK 60- 70 26 Ib. boxes ..@22 Bolted ... 4 80
e ) . - ute asters Ban ) _ 80 60 55 ib; ~@5e BOJIEd i
B(,};Lémkgles, indv. %88 Lake Shore, No. 3 ... 136 Dutch Masters Inv’Ig 95 00 Carnation, Tali, 4 doz. 7 40 40- 50 26 ‘B BS’QES “@25 Golden Granulated 500
Brinket 5 60 Vesper, No. 10 ...... 39 putch Masters Pan 7500 Carnation, Baby 8 doz. 6 75 80- 40 25 Ib. boxes ..@30
Peanut B 5 &6 Salmon Dutch Masters Spec 72 50 Pet, Tall .. 140 W heat
Bran 560 Warrens, 1 Ib, Tall .. 2 65 Dutch Masters Six .. 50 00 {-’/eatﬁ g:[%)‘/) : FARINACEOUS GOODS
Warrens, % Ib. Flat 2 35 ’
BROOMS Warrens, k1D|b. Flat ,. 375 Worden Grocer Co. Brands Van Camp, Baby Beans
Fancy Parlor, 25 Ib. 900 Re aska ... 325 First National ... 3500 California Limas ... 11
Parlor, 5 String, 26 Ib. 8 76 Med. Red Alaska .. 266 Worden’s Hand Made 37 6u Med. Hand Picked 9
Standard Parlor, 23 Ib. 8 50 Pink Alaska ... 2 10 Ppartello 45 00 MILK COMPOUND Brown, Holland 8 Oats
Common, 23 425 Qualex Hebe, Tall, 6 doz. .. 575 B
Special, 23 Ib. 6 50 Sardines Hemeter Champion 48 00 Hebe, Baby, 8 doz. 5 50 Farina Michigan Carlots e
Warehouse, 34 . 900 pomestic, %s ...6 75@8 00 Court Royal 52 0 25 1 b. packages ... 280 Less than .Carlots .... 88
Domestic, %s .. 7 00@g 0o Boston Siraig Bulk, per 100 Tbs
BRUSHES Domestic, %b .. 7 00@8 00 jrans Michigan CONFECTIONERY ’ '
Solid Backscsrui% 150 California Soused .... 2 25 gupplenhel_mer N Stick Candy Pails Hominy Corn
2014 Back! 11t P California Mustard .. 2 25 Loyz{/ 'I\faJ%r Horehound . 26 pearl. 100 Ib. sack 4 00
pointed BNy California Tomato .. 225 L@ Valla'Rosa Kids 50 00 standard ' ) Carlots 212
ointe nds 125 La Valla Rosa Blunt 72 00 e U SV
B. L. .. 48 00 Macaroni Less than carlots .... 218
Stovo Hackmyoauerkraut " Valla & 50 00 JUMPO Domestic, 10 Ib. box .1 10
No. 1 ! : . Domestic, broken bbls. 8%
No. 2 ) Mixed Candy Skinner’s' 24s, case 1 37% Hay
Shrimps CLOTHES8 LINE Palls  Golden Age, 2 doz 190
sh Dunbar, Is doz..... .. 185 Broken 25 Fould’s. 2 doz .7 190 Carlots 80 82
No. 1 ” Dunbar, 1%s doz. ... 340 \emp 50 f. ....... 2u Sut Loaf 2 P B Less than cariota ... 32 24
No. 2 Strawberries ¥w!steg gotton, 50 fL 3 2 Rindergarten 29 Pearl Barley
No. s Standard Bm_s&ted ngttcf)n, 60 ft. 390 | eader 26 Chester 5 50 Feed
Fancy Eralged. 20 It - Novelty %
BUTTER COLOR Sash Cord s Premio Creams Peas
- QLOR . +imatees  Sash Cord ... ) > Street Car Feed .... 7
Dandelion, 25c size 2 00 No. )R;oyLaI Green, Wisconsin, Ib. 7 No. 1Corn & Cat Fd. 78 88
i CANDLES No. 3 COCOA Split, Ibeiiie 9 g(r)%crlégdcglpnrnMéé.l ..... 80 %(())
Pg:gffmg: f1333 g No- 10 Baker’s . 44 Specialties Pails )
W lcking 40 CATSUP Bunte, 15¢ size . 55 Auto Kisses (baskets) 26 East India 16 FRUIT JARS
Snider’s, 8 o0z. Eun%e, ;/a“!b. . Eonme CButterCBites.. %% Tapioca M % ot 800
Sl’lidel"sY 16 oz.. unte, utter ream orn .. ason, o pta., gro.
CANNED GOODS Nedro, 10% oz. Cleveland Caramel Bon Bons .. 8 Pearl, 100 Ib. sacks .... 12 Mason, pts., per gro. 8 20
Apples Colonial, %s Caramel Croquettes ,. SO  Minute, Substitute, 8 Mason, gt-3., per gro. 8 60
3 Ib. Standards 2 00 CHEESE Colonial, %s ocoanut Waffles .... 28 0z., 3 d0Z. .cerrceereen. 350 Mason, % gal. gro. 11 do
@
NO. 10 v, @7 50 Brick Epps. Cpfty TOMy omiini 20 Mason, can tops, gro. 2 8
H B ersneys, udge, alnut aple
Blackberri \Ii\lolrs]consm Flats Hershegs, %s Fudge Walnut Ch(?c. 21 FISHING TACKLE
erries Mic II-_|uerr o lél#]dge,_Ch%c. P%anut %Eé Cotton Lines GELATINE
110, oo owney, %s ampion Gum Drops
Standard No. 10 15 00 Lowney, %s Raspberry Gum Drops 26 Cox’s, 1 doz. large 160
Adamngl\;VcII:\l?ach‘(um - towney, 5%Isb H:eld_ Orgnge BJellies p E; Ng: % ﬁ ES?% Cox’s, 1 doz. smgall .. 100
I . owney, . alian Bon Bons .... * ! Knox’s Sparkling, doz.
Bean*—Baked Beeman’s Pepsin . 70 Van Houten, %s 12 AA Licorice Drops Ng' ?, ﬁ ;22{ Knoi’s Apcldu’ld gdoz.oz..z2 28
Brown Beauty No. 2 186 Beechnut 80 Van Houten, %s 18 5 Ib. box .. 226 6 Minute, 1 doz. ... 125
No. 6, 15 feet )
Campbell, No. 2 .... 160 Doublemint 70 Van Houten, %s 86 Lozenges, Pep 26 o Minute, 3 doz..
Fremont, No; 2 ...... 135 Flag SFpru_ce . 70 Van Houten, Is. .<6 Lozenges, Pink 26 Li i Nelson’s
Van Camp, % Ib. 76 Juicy Fruit .. . 70 Wan-Bta 26 Manchus ... 27 inen Lines Oxford .. . 715
Van Camp, 1 Ib.. 125  Spearmint, Wrigleys .. 70 Webb ... 22 Molasses Kisses, Small. per 100 yards 6 65 Plymouth Rock, Phoa. 1 65
Van Camp, 1% Ilb. .... 1 60 Yucatan 70 Wilbur, %s 83 Baskets i 12 Medium, per 100 yards 7 25 Plymouth Rock, Plain 1 25
Van Camp, 2 Ib. 126 Zeno 70 . 23 Nut Butter Puffs .... 26 Large, per 100 yards » 00 Waukesha ... 100
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HIDES AND PELTS Sweet Small SALERATUS Soap_Powders Oolon WRAPPING PAPER
Hides Barrels 28 0 ) Johnson’s Fine. 48 2 575 Formosa, Meditin .. @45 Eipre. Manilawhite 6

Green, No.1 ... 5 gallon kegs Packed 60 Ibs. in box Johnson’s XXX 100 .. 575 Formosa. Choice .. 46@50 Fl1Pre
Green, No.2 . Half barrels Arm and Hammer .. 325 |auiz Naphtha, 60s .. 360 Formosa, Fancy .. 65076 Fibre, Manila, colored

Cured, No.1 Wyandotte, 100 %a .. 300 Nine O'clock ... No. 1 Fibre ...
Cured, No.2 ... Oak Leaf, 100 pkg3. 238 English Breakfast Butchers” Manila -8
Calfskin, green, ;80 Clay, No. 216 per box SAL DA Old Dutch Cleanser 4 00 h Kraft 8%
Calfskin, green.No. 2,78% Clay, T. D. full count Granulated, bbls 195 ueen Anne, 60 pkgs. 3 60 Congou, Medium .. 40@45 Wax Butter, short o'nt 20
Calfskin, cured,No. 1,83 Cob, 3 doz. in box .. 125 Zranulated 100 1bs. 05 2 10 RUD-NO-MOFe . 550 gongOu '(;home é?) gg Parchm't Butter, rolls 20
Calfskin, cured,No. 2, 81% PLAYING CARDS Granulated, 363 pkgs. 2 25 Sunbrite, 100 cans ... . 4 50 Cgﬂggﬁ Eincxl/:an'cy 80@80
Horse, No. 1 .. . 16700 No. 90 St boat 2 %5 S*unbrite, 50 cans ...,. 2 30 YEAST CAKE
Hor3e, No. No: 808, Biovget 18 SALT SODA Magic, 3 doz. ..
Ponnan Cloyele ... b Solar Rock ) Pekoe. Medigm ... g Sunlight, 3 doz. ~1700
----------------------- 56 Ib. sacks Bi Carb. Kegs ..... 4 Dr. Pekoe, Chorce .45@48 Sunlight, 1% doz ., 60
POTASH «PICE* Flowery o} Fancy 55@60 Yeast Foam, 30doed .. 116
Shearlings : Babbitt’s, 2 d0Z e 27 Whole Spice# fWINE Yeast Foam, 1% doz. 58
Tallow Allspice, Jamaica — . @18 Cotton, ly cone .... 60
PROVISIONS Iovpes Zanzibar .... 40 Cotton, 3&' balls .... 6l F%Eﬁﬁ%‘;}c%&Ps&SSED
Barreled Pork Ca55|a Canton ... , @30 Hemp, 6 PIY v ! ’
grlr%arrt Eﬁ?kcir’ gf 8886532 88 (Cafrféear %fnpckagn doz. %‘1‘2 VINEGAR
Wool Brisket, Clear 55 00©66 00 Ginger, Cochin . Cider, Benton Harbor .. 29
Unwashed, med. ... ©55 Pig. . . Mace, Penang White Wine, 40 grain 20
Unwashed, fine ... ©49 Clear” y 48 00 Mr_xed No. 1 . White Wine, 80 grain 26
o Salt Meat dHodllandbbrrerrrng R/l/llxeg' go. 2k . W hite Wine, 100 grain 29 SPEC'AL
HONEY r a eats Stan ards S ixe c s. i H
Airline, No. 10 . s P Bellies .. 3200034 00 1. is Nutmegs, 70- Oakland Vinegar & Pickle  Price Current
Airline, No. 15 . Standard Nutmegs, 105-110 kland | d
HA Oaklan Appe Cider .. 35
Airline, No. 25 Lard Y. M., Kkegs . Pepper, Black .. 30 Blue Ribbon Com 26
Pure In tierces 360A7©37O Pepper, White .. . @40 Oakland W hite Pickling 20 AXLE GREASE
HORSE RADISH Compound Lard 26%©26% Herring Pepper, Cayenne_.... @22 Packages no charge.
Per doz..eeeeeerennnns 95 m> id tubs ..advance % K K K K, Norway .. 20 00 Paprlka Hungarian
60 Ib. tubs ..advance % 8 Ib. pails . 140 Pure Ground In Bulk WICKING
JELLY 50 Ib. tubs ...advance % Cut Lunch ... 125 Allspice, Jamaica 20 No. 0, per gross
20 Ib. pails ...advance % Boned, 10 Ib. .... 29 Clov63, 'Zanzibar _ . @50 No. 1, per gross
Pure, per pail, 30 Ib. 450 10 Ib. palls ...advance % Trout Cassia, Canton ... @40 No. 2, per gross
5 Ib. pails ...advance 1 No Ginger, African : No. 3, per gross
8 JELLYdGLASSES 0 3 Ib. palls ...advance 1 . ’ M ustard WOODENWARE
0z., per doZ......
P Smoked Meate Rf&&%‘e s Baskets
MAPLEINE Hams, 14-16 Ib. 35 @36 p 9 Bushels, wide band,
2 oz. bottles, per doz. 300 Hams, 16-18 Ib. 34%@35 epper, wire handles . 200
1 oz. bottles, per doz. 180 Hams, 18-20 Ib, 33 @84 Fepper, - Bushels, wide b
16 0z. bottles, per dz. 18 00 Ham, dried beef Mess, 50 Ibs... Eg 'r]ﬁ(a ayenne. ... @8@)628 wood ‘handles .. 225
32 oz. bottles, per dz. 30 00 sets ... 41 @42 Mess, 10 Ibs. p g - Market, drop hand 85
california Hams 26 @27 Mes3, 8 Ibs... Seasoning Market, single handle 90
MINCE 'MEAT Picnic Boiled No. 1, 100 Ibs.. Chili Powder, 10c 90  Market, extra 135
None Such. 3 doz Hams .. .. 86 @40 No. 1, 50 Ibs... Celery Salt, 3 oz. .95 splint, 'large 8 00
Case fOr o .. 430 Boiled Ham 61 @62 No. 1, 10 Ibs. i . Sage,” 2 oz. .90  Splint, medium 7 00
Quaker 3 doz. case Minced Hams 22 @22 ake Herrlng Onion  Salt . 135 gplint, small 6 00
............................... 325 Bacon .. 29862 % bbl. 106 1bso.. 750 Garlic e 135
onelty 6 e 3 B Byter Plates
MOLASSES Anise SEEDS 45  Laurel Leaves 20 o b zg’g'{ﬁ cErgtde 60
New Orleans Canary. 20 Marjoram, 1 oz.. .9 10 Ib. ' 250 in crate .... 65 K I TC H EN
Fancy Open Kettle .... 65 Caraway . 65 Sa]vory 1 oz. 903 Ib., 250 In crate .... 75
Choice 50 Cardomon 120 ¥u¥nmef|c 1232 e . 5938 3 Ib.) 250 in crate .... 85 KLENZER
Er%lr%%’ i ?g 0 0Z. ... 5 1b., 250 in crate .... 115
L%g gﬁeese %Léll l\léllixetd' g’ird i‘g% STéRCH Barrel, 5 g}ja?urggch 2 40
ustard, w -
Beef Poppy 75 Kingsford, 40 Ibs. ... . 11% Barrel, 10 gal. each .. 2 55
NUTS—Whole Boneless ... 26 00@27 00 Rape |15 Muzzy, 48'11b. pkgs. | 9% Stone, 3 gal... 39
RuUm new 80 00@31 00 Pow ered barrels” .,. 16 Stone, 6 gal. . 78
“lmonds, Terragona 30 P, SHOE BLACKING Argo, 48 1 Ib. pkgs. .. 4 15 Clothes Pins
Brazils, large washed 26 Handy Box, large 3 dz. 3 50 Round Head
Fancy Mixed ... Handy Box, small ... 125 Kingsford 4% inch, 5qross 1 60
Filberts, Barcelona .. 22 Bixby’s Royal Polish 120 Silver Gloss, 40 lib. .. 11% Ca)rtons’ 60 24s ... 450
Peanuts, Virginia raw 13 Miller’s Crown Polsh 90 Carton3. 25 60s 4 40
Peanuts” Virginia, '
p Roastted .................... E NUFE Argo, 48 1 Ib pkgs 4 J;S Egg Cases
Wamitk cahiomia 3037 Kits. 16 1P Swedish ggggg 11°°,b8 i Ao &5 1be, 3% N4 Sl T80
Walnuts, French ... N ?Jbls slbs ........ . Norkoping, 10c, 8 for .. 6 g:ll\\;er glloss %g g%gg ..113/0 éz 0z. size ﬁ gg
% bbls. 80 Ibs. Norkoping, 1 Ib. glass .. 60 er Gloss ~11% 0z. size
Shelled ' Copenhagen, 10c, 8 for 64 Muzzy 6 oz. size 390
Hogs. perCIabSin s Copenhagen, 1 Ib. glass 60 ‘1‘2 {3']% paclléages . 385“ i dFaucets
Beef,' round s¢i " "10@20 soAP 12 6l packages — . oo EOMK tinea” o'in 8 can cases. $4 per case
Beef, middles, set .. 45@85 James S. Kirk & Compang% 50 Ib. boxe3 .. 7% Cork lined, 10 in.. ' P
[T T 15@1 35 ?megcan ':58"”' 100 47185 SYRUPS Mop Sticks
a ose cakes .. c
shrselsig Oeemaronias, A While Feld 18 paners ST T g T
Country Rolls Lautz Bros. & Co Half Barrels 8l No. I common . 175 PEANUT BUTTER
Canned Meats Acme, 100 cakes ---— 67 'I\é%af pat._brush hold 1 75
Bulk, 2 gal kegs gal. 325 Red Crown Brand gi?mgﬂxaste]-rOOSlog bIOCkS (73 (7)8 Blue Karo, No. 20, 2 121b. cotton mop heads 3 00
Bulk, 5 gsal kegs gal 7 50 Corned Beef . . Climax, 120s .. 5 25 515 9 Ib. cotton mop heads 2 40
Stuffed, 5 oz.. ..130  Roast Beef .. ueen White, 80 cakes 6 00 Blue 'k'},{'r'('j'"'N'a'"g""i"a'z 510 Palls
00 Roast Mutton ak Leaf, 100 cakes 6 75 Bjue Karo, No. 10 10 qt. Galvanized
P'“ed (”Ot St“ﬁed) Veal Loaf Queen Anne, 100 Cakes 6 75 — G (0zZ............... . 485 12 qt. Galvanized
-------------------- Vienna Style Sausage 140 Lautz Naphtha, 100s 7 25 Red Karo, No. 1%, 2 14 qt. Galvanized
Manzanllla 8 oz Sausage eat .. .3 65 doz 35 Fib
Lunch, 10 oz. . Potted M eat Proctor & Gamble Co. Red KN22d 1% T8 i
Lunch, 16 0Z............ 25 Deviled Meat . Lenox .. 6 00 Rgd Kg:g NOO 2% 5% & W Toothpicks
Queen Mam i o, 19 German Deviled "{{am 300 Ivory, 6 oz 800 Red Karo, No.5, 1dz. 530 ldeal e 65 Bel-Car-Mo Brand
.................................. 550 Hamburg Steak and Ivory,  10oz. 1335 Red Karo, No 1‘0 %
Queen Mammoth, 28 ONIONS  cvvsorveers e 205 Star 78 "oz ' Co 5 05 Traps 8 0z.. 2 doz. in case ..3 10
..................................... 6 75 Corned Beef Hash . 170 Mouse, wood, 4 holes .. 60 Ib pails 6 10
Olrve Chow, 2 doz. cs. Cooked Brains ... 310 Swift & Company Mouse, wood, 6 holes .. 70 12 2 Ib. pails .. .5 90
per doz. . 2 50 Cooked Lunch Tongues 3 85 CIaSSIC 100 bars, OZ 725 MOUSG‘ tin, 5 holes .... 65 5 Ib. palls, 6 In Crate 6 10
Cooked Ox Tongués .16 55 Swift’s Pride, 100.8 oz. 6 00 Rat, wood’ so 10 Ib." pails
Chili Con Camé ...."180 Quick Naptha ... 6 50 Choice . Rat, spring 80 15 Ib. pails
PETROLEUM PRODUCTS Sliced Bacon, medium 3 35 White Laundry, 100 8 TABLE SAUCES Mouse, spring .. 20 25 Ib. pails 20
Iron Barrels  Sliced Bacon large 5 55 OZ. v 590 Lea & Perrin, large 575 50 Ib. tins ... 19%
Perfection ....................... 14.7  Sliced Beef. 2% oz. . 180 Wool, 24 bar3, 6 oz. 170 |2 & Perrin, smgll 308 Tubs 100 Ib. drums 19%
Red Crown Gasoline 227 Sliced Beef, 3% oz. 225 Wool, 100 bars, 6 oz. 700 Pe 1925 No. 1Fibre ..
Gas Machine Gasoline 443 Sliced Beef, 5 0z........ 3 00 Wool, 100 bars, 10 oz. 11 00 " 15 No. 2Fibre
M. & P. Naphtha 227 Sliced Beef 7 oz. 8 90 3 00 No. 3 Fibre .. 3300
Caéntol Cylinder, Iron Sliced Beef, tin, 3% 0z.2 26 Tradesman Company 125 Large Galvaniz 12 00 SALT
............................ 39.8 Sliced Beef trn 7 oz. 890 Black Hawk, one box 4 50 500 Medium Galvanized 10 60
Atlantic Red Engine, Black Hawk, five bxs 4 25 290 Small Galvanized .... 950 Morton's Salt
Iron Bbls. . ...ccvenn 22.8 RICE Black Hawk, ten bxs 4 00 180
Winter Black, Iron 133 EalncyRHead Box contains 72 cakes. It Washboards
................................ . ue’ Rose

13 is a most remarkable dirt Banner Globe

and grease remover, with-

Polarine, Iron Bbls. .. 448

ROLLED OATS out injury to the skin. Glass, Single
PICKLES Monarch, bblS.........ccc... 10 00 Double Peerless
A Rolled Avena, bbils. 10 40 Scouring Powders y . Slngle Peerless
Medium Steel Cut, 100 Ib. sks. 520 3apolio, gross lots ....9 50 BasketsFired Medn. Northern Queen -
Barrels, 1200 count 12 00 Monarch, 90 Ib. sacks 5 25 Sapolio half gro. lots’ 4 8 Basket-Fired Choice Universal s
Half bbl3., 600 count 750 Quaker, 18 Regular .. 2 10 Sapolio. single boxes 240 Bjasket Fired Fancy .
5 gallon Kegs ... 2 50 8uaker 20 Family .. 550 Sapolio. hand ... 240 No. 1 Nibbs . Window Cleaners
Small gueen Anne, 30 cans 180 siftings, bulk b in.. . 1
Barrels SALAD DRESSING ueen Anne. 60'cans 3 60 Siftings, 1 Ib. pkgs. @23 14 In.
Half barrels Columbia, % pints 2 25 Snow Maid, 30 cans .. 1 80 16 in. t
5 gallon kegs Columbia, 1 pint 400 Snow Maid, 60 cans .. 3 60 Gunpowder
Durkee’s large, 1 doz. 525 Washin Powders Moyuno. Medium .. 35@40 ~ Wood Bowls
Gherkins Durkee’s med., 2 doz. 600 Snow Boy, 4 10 Moyune. Choice .... 40@45 13 jn. Butter 300
Durkee’s Picni¢, 2 doz. 2 90 Show Boy, 100 14 0z. 650 . Young Hyson 15 in. Butter . 700
Snider’s IargeI 1 doz. 2 40 Snow Boy, 24 pkgs. 550 Choice ... .. 35@40 17 In. Butter L1 Per case, 24 2 Ibs.
6 gallon kegs Snider’s, all, 2 des. 1 46 Snow Boy, 20 pkgs. 600 Fancy 50@60 19 in. BtUrer... 12 00 1Yr£ AUE lota
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RACE MURDER.

Men With White Skins and Black
Hearts.

Grandville, July 5—The newspapers
are full of accounts of race riots
which ought to cause every true
American to blush with shame.

Race murder is the proper name to
be applied to the doings which have
blackened the municipalities of Wash-
ington and Chicago. Following so
recently the world war, in which
members of the black and white races
mingled in defense of free govern-
ment, it seems little short of sacri-
lege for these soldiers of democracy
to array themselves in hostile camps
on the supposedly free soil of Amer-
ica.

The ingrained selfishness of those
whites who never speak of their col-
ored fellow citizens save in oppro-
brious terms, such as the “blanked
nigger,” plainly points to where the
shoe pinches, so that when a whole-
sale assault is made on an inoffen-
sive portion of our population be-
cause of color, there is really no sense
in speaking of these outbreaks as a
race war. On the contrary, it is sim-
ply a dastardly, cowardly assault on
inoffensive citizens that, were there
no color line in evidence, would be
characterized as plain, unvarnished
murder.

We have only to look at Chicago
to note how unwarranted was the
precipitation of what the news-
papers are pleased to designate as a
‘race war.” There is nothing of the
warlike in it, but a bald, undis-
guised wholesale attempt at murder
of the innocents. Throughout the
“Rlack belt” of that city you will
find to-day homes looted, men. wom-
en and even children torn from their
habitations to he trampled, mauled,
disfigured and shot and pommeled to
death because of the crime of having
a black skin.

How can it be race war when the
great white population of Chicago
turns loose to demolish and slaughter
a few blacks who are unable because
of paucity of numbers to defend
themselves? Were there a million
blacks in that city, which would be
about one black to two whites, the
disparity would not be sufficient to
make the spectacle so inhuman and
cowardly on the part of the whites.

What has been the part of the
negro population of this country in
all our times of stress and trouble
with foreign and domestic foes dur-
ing our existence as a Nation? His-
tory tells the story of the patriotism
of the black man during our Civil
War. The writer remembers some of
the things done by men in black skins
in defense of the Stars and Stripes.
He calls to mind the fact that dur-
ing all that four years’ struggle in
defense of the Union, every hand
raised against that flag was a white
cue. Not a black man or woman out
of a population of over three millions
but was loyal to the Union and the
flag.

\EIJVhiIe white hands were raised to
strike that flag from the sky; while
white traitors were conniving with
foreign countries to dismember the
American Union, every soul of those
three million slaves breathed a pray-
er for the preservation of the Repub-
licc. Go ask the Yankee prisoner who
escaped from the hell holes of Salis-
bury, Libbie and Andersonville who
was his friend and helper on his
road to the Union lines and he will
tell you the black slave of the South.

Whenever a black face was en-
countered the fleeing prisoner had no
fera. The black, man or woman was
sure to be his friend. Despite the
fact that the Stars and Stripes was
a symbol to him of oppression and
slavery, every colored man in Dixie
stood stanch and true for that flag,
and did much toward hastening the
end of the war, aiding with all his
might toward the cause of the Union..

The free negroes of the North
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formed regiments in the Union army
that did credit to the country of their
nativity. When Colonel Shaw of a
Massachusetts colored regiment fell
while leading his men to gallant serv-
ice at Fort Wagner in the Carolinas,
when, after the repulse, word was
sent to the Confederates requesting
the privilege of obtaining the body of
the fallen Union general, the word
sent back was “we have buried him
with his niggers.

And so, from early in the War for
the Union, the colored man dis-
tinguished himself in many fields. At
Fort Pillow, after fighting an over-
whelming body of the enemy under
General Forrest, and having sur-
rendered, nearly every one of those
legitimately mustered soldiers of the
Union were heartlessly murdered be-
cause of their black skins.

It was a colored® man. a former
slave, who cut out a Confederate
steamer from under the guns in
Charleston harbor, and unaided pilot-
ed the boat to a Union warship of
the blockading squadron, a feat that
has never been excelled for skill and
daring by any white man. As for
ability, what have we to say with
regard to many of the blacks who
entered state legislatures, even Con-
gress itself. There was Blanche K.
Bruce one of the best known colored
sons of the South, who was for many
years register of the United States
treasury.

In later years the rights granted
to the colored citizens of the South
bv constitutional amendment have
been nullified by the different states,
thus leaving the ten million or more
Afro-Americans unrepresented in any
of the law-making bodies of the Na-
tion.

Coming down to more recent times
we have the citizens of the Nation’s
“plack belt” drafted into the service
of Uncle Sam, shipped overseas to
fight the country’s battles alongside
their white brothers, and ’tis a mat-
ter of record that these sons of Ham

acquitted themselves nobly, laying
down their lives for these United
States with the same cool and un-

selfish patriotism as their white gom-
rades.

And yet there are those who affect
to sneer at these brave defenders of
rur common country, placing them
alongside the animals of the jungle
and the reptiles of the fields. It is
these latter who have started this
few crusade of murder, labeling it
“race war” in order to cover their
iniquities. They affect to despise the
negro, when in fact such vermin are
unfitted by nature to unlace their
shoes.
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COFFEE

«W ho among us can find words fittingly to portray

the extreme goodness of coffee,—its fragrance, its
aroma,—its appealingly piquant and appetizing
flavor ?
It is the only flavor that is pleasing to everybody.
It has won the heart of a big nation,—it has be-
come a part of the daily life of millions of devotees.
Truly a grand good gift of Nature!

And now, coffee is destined to play a still greater
part in our national life. No other beverage has
the smacking goodness, the charm and the appeal
of coffee. It is the festive drink, the cheerful drink,
the friendly drink, the family drink—the healthful
drink.99
ANOTHE_R example of the Big Coffee Campaign, now in
*full swing. The coffee advertisements have already
appeared in more than 300 papers in nearly 200 leading
cities.
They are now running in a selected list of weekly and
monthly publications, including full pages in The Saturday

Evening Post.” If you are interested in Coffee you must
be interested in this Campaign.

For the first time in the history of the Coffee Trade, a
systematic and concerted effort is made to boost the coffee
“idea” and boom coffee sales,—all up and down the line.
This concerns you,—directly and emphatically.

W hat are you doing to uphold the movement? Are you
posting your salesmen? Are you co-operating with retail-
ers? Are you helping in every way possible ?

Ifyou wantcomplete information—or advertising
material—write direct to this publication.

Copyright 1019 by the Joint Coffee Trade Publicity Committee of the United States

Don’t Let High Coffee
Prices Scare You

Don’t ruin your coffee business by recommending cheaper grades.
You’re lost the very moment you start to recommend cheaper grades
of coffee to your customers. People WILL pay the price for good

coffee. Nero Coffee will always be of the same high uniform quality
regardless of what the “other fellow” does. Nero quality WILL be
maintained. Nero is shipped to you the very day it is roasted. The

best coffees grown go into every package. You can keep your cus-
tomer’s confidence and increase your coffee business despite high prices
by recommending Nero.

Cash in on This Advertising Co-operation

A 22 week newspaper advertising campaign is now running in Bay City, Saginaw, and other

Michigan cities. More to

come. Worite us today for details of our plan that will help you to

maintain and increase your coffee business regardless of high prices.

Royal

321 East Lamed St.

Valley Coffee Company

Detroit, Michigan
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For two centuries in this country
the flesh of the negro had been lac-
erated by the lash of the slave driv-
er. For those two centuries the
prayers of widows and orphans had
ascended nightly to the God of
Heaven asking for relief. In God’s
good time the day of retribution
came ,and' every drop of blood drawn
by the lash was duplicated by the
sword as attested on the hundred and
more battle fields of the Great Re-
bellion.

In God’s good time every drop of
blood drawn by the hand of those
who delight in engaging in a “race
war” for the extermination of the
black man will 'be exacted in dupli-
cate from the Nation that permits
such things within its borders. God
is not mocked, nor will He be in this
instance. In riding through the
“black belt’” 'a lady noted the houses
of the blacks with windows smashed,
doors wrenched from their hinges,
and the silence of the grave reigning,
an indication that the ferocious black
race, instead of appearing in armed
force, were in hiding; men, women
and children, hiding in fear of their
lives, threatened by the white Chris-
tians of Chicago!

Can you white Americans imagine
a negro soldier of Grand Rapids, who
won a Croix de Guerre, receiving a
telegram from his mother down
South requesting him not to wear a
uniform or medal when he came
home, and learning later that the
first black soldier to return to Ten-
nessee wearing his uniform and med-
al was shot in May while embracing
his mother. While this was deliber-
ate murder, no arrest was ever made.
It depends on the color of a man|s
skin you see, whether the Kkilling is
plain murder or simply a “race war.”

This soldier of the dusky -cuticle
was simply killed for being so im-
pertinent as to return to his home in
uniform!

Those who defend these attacks
upon colored citizens proclaim that
the “niggers” have started a race war
upon the whites. Think of the few
colored men of Chicago setting forth
to wipe out the white folks of that
great city, root and branch. Some-
thing of an undertaking one must ac-
knowledge. The fact that these
dangerous blacks were seeking to an-
nihilate the white people of the
Windy City is verified by the assault
a mob of innocent whites made on a
negro hospital in that city.

The surest way to save the threat-
ened white homes of Chicago from
destruction at the hands of the black
Americans was believed to be through
attacking a hospital where the in-
mates were absolutely helpless, un-
able to defend themselves in the least

particular because of illness and
wounds! . o
Magnificent display of patriotism

on the part of the men with white
skins—and black hearts.
The only way to settle these race
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wars, and forever prevent their re-
currence, is for the authorities to
bring to condign punishment those
guilty of instigating foul murder un-
der the guise and camouflage of “A
race war.” Old Timer.

Contract Prices In-
creased.

The canners’ commif.ee which has
been in conference with the Pear
Growers’ Association recently over
the question of an advance in con-
tract price on term pear contracts to
canners, says the “California Fruit
News,” has recommended unanimous-

ly the following adjustment:

“That all term contracts for pears
should be increased in price $20 per
ton, provided such calculation did not
carry the figure above $57.50 per ton.
Should the contract price, plus $20
per ton, carry the figure above $57.50,
then only $57.50 should be paid. This
to apply on all regular contracts.
Contracts for special sizes to be ad-
justed in proportion to ordinary con-
tract. The same percentage of in-
crease to apply on No. 2 pears.”

This advance in contract price ap-
plies only to term contracts made
prior to this country’s entrance into
the European war, and is in line with
the policy adopted with the term
peach contracts with growers by can-
ners recently.

Term Pear

Sultry Days and
Cool Desserts

go hand in hand and call
for change of flavor.

Mapleine

is an irresistible flavor
in summer desserts—in
frostings, ices, whipped
cream. It makes deli-
cious syrup for ice
cream sundaes.

The favorite flavoring next to
vanilla—your stock is not complete
without it.

Order of your jobber or

Louis Hilfer Co.
1205 Peoples Life Bldg, Chicago.

Crescent Mfg. Co.
(M-450) SEATTLE, WASH.

Be 1- Car-Mo

In8oi. to 100 Ib. Tins

Peanut
Butter

Strictly high class product
whose quality is guaranteed.
Educate your trade to its use
and you have done them a
favor they will appreciate.

Bel-Car-Mo originated
the consumers’ size
Sanitary Tin Package
of Peanut Butter.

Order from
your Jobber
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AdvtrtiMnXnti Inserted under this head for throe conte a word the first.
Insertion and two cents a word for each subsequent continuous Insertion.
If set In ospitai letters, double price. No charge lose than SB cents. Cash
muat acoompany all orders.
LOOK HERE, MERCHANT!—I want For Sale—Grocery, hardware and im-
stock merchandise for: Good improved plement stock invoicing $15000, in live

farm, five city residences, and some busi-
ness properties. Don’t fail to write me

immediate‘le/.' Quick action guaranteed.
J. P. Phillips, Manchester, Tennessee.

FOR SALE OR TRADE—Doctor’'s X-
Ray and Ozone machines; two Phelps
button and stamping presses; band-saw;
Hill boring machine; 32 inch paper cut-
ter; a lot of composition brush and mir-

ror backs, etc. Beautiful transfers of
different designs and colors. Cement
building, 50x 80, two stories. All for

LENOX, MICHIGAN.

FOR SALE—Seven station
single wire cash carrier system, in good
running order. For further information
write WALDO & COMPANY, Sunbury,
Pennsylvania. 413

For Sale—At bargain, grocery and meat
market in live town near Lansing. Pop-
ulation 2,000. Good farming community.
Reasons for selling. Address No. 414,

414

sale or trade. Address at once, BOX 745,
412

Lamson

care Tradesman.

FOR SALE—One Detroit
counter scale, 100 pounds; one Detroit
automatic counter scale, 5 pounds; one
125 account register. Good as new. En-
quire POSTMASTER, Middleton, Michi-
gan. 415 _

WANTED—A stock of general mer-
chandise from five to ten thousand. Cash
proposition. W- D. Hamilton, Galeskﬂgg,

automatic

Ilinois.

FOR SALE—$250 buys this outfit at a
sacrifice. One creamery package disc
brine freezer in first class condition; one
Haag emulsifier; one Little Giant power
ice crusher; one 2-horse steam boiler and
can washing tank; one 20-foot shafting
with hangers, pulleys and belting. Full
particulars can be obtained by writing
at once to JOSEPH SWANSON, WYOM -
ING,JLLINOIS. 4

For Sale — stock hardware;
plumbing and sheet metal work in con-
nection; doing profitable business in
suburb of Grand Rapids. Selling reason,
old age and failing health. J. A. Childs,
Comstock Park, Michigan. Citizens
Phone_37176.

GET MY TANKS—Make big money de-

Small

veloping films. Particulars free. GIL-
LETT, Boscobel, Wisconsin. 419
FOR SALE—Formula and registered
trade-mark for lotion. Good for chapped
hands and face, sprains, bruises, etc.
Rush Chemical Company, Rushville, In-
diana. _420
TIMBER AND COAL LANDS FOR

SALE—35000 acres of virgin timber and
coal lands for sale. JAMES A. MONROE,
Harriman, Tennessee. 421

For Sale—An established business of
seven years. Four years lease to run at
$45 per month, in one of Detroit’s busiest
sections. Invoice, $3500. Price, $3,000.
Owner wishes to retire. An opportunity
for a live wire. No opposition. J. D.
Leahy, 2425 East Jefferson, Detroit, Mich-
igan” 422

Wanted—Salesman  with  established
trade among hardware dealers in Michi-

gan, Indiana, Pennsylvania, lowa and
Minnesota to sell Universal Soot De-
stroyer as a side line. Big commission.
Northern Chemical Works, 1308 North
Wells St., Chicago, Illinois. 423
WANTED RANCH—Have fine three

story and basement, 66 x 120, brick block
in best location in best city in Central
Michigan; on main corner; rent roll ap-
proximately $6,000 per annum; will trade
for ranch; must be fenced and free from
encumbrance and located in the Lower
Peninsula. Cooper & Francis, Mt. Pleas-

ant, Michigan. 399

STATE RIGHTS FOR SALE-—Device
for Kkilling glare in automobile head-
lights; quick seller. 315 Hamilton Ave,
Detroit, Michigan. 400

FOR SALE—CAR CORN PRODUCT’S
CERELOSE RAND CORN SUGAR,
, BOUGHT WHEN RESTRICTIONS WERE
ON GRANULATED SUGAR. MAKE US
AN OFFER. ADAM-CHRISTIAN COM-
PANY, RICHMOND, VIRGINIA. 401

Wi ill pay cash for whole or part stocks
of merchandise. Louis Levinsohn, Sagi—
naw, Michigan. 76

HAVING EXHAUSTED OUR TIMBER
SUPPLY, we are offering for sale our
up-to-date single band mill, including
three boilers, two engines and also log-
ging equipment consisting of horses,
wagon, harnesses, sleighs,.jammers, log-
ging wheels, steam log hauler" with
sleigh loaders, snow plows and sprink-
ling tanks, everything to make a modem
well equipped outfit. It will pay parties
interested to investigate immediately.
Mill can be seen in operation until about
the twenty-fifth of July. For further
particulars enquire of the HARBOR
SPRINGS’ LUMBER COMPANY, Harbor
Springs, Michigan. 462

town of 1,100. Sell at market price and
lease or sell buildings. Two brick budd-
ings, good cellar, elevator, modern fix-
tures. Sale3 last year, $48,000. Selling
reason, illness. Address No. 403 care
Tradesman. 403
For Sale—Oldest established grocery in
city of 6,000. Finest location. Address
No. 404, care Michigan Tradesman. 404
For_ Sale—One store building 40x 50;
one 7-room house; bam 20x30; ware-
house 50x 22; elevator 20x 30; 2 acres
land situated on Pere Marquette railroad.

Snap at $2500. Will also sell stock in
store. Albert  Morrison, Brunswick,
Michigan. 405

FOR SALE—1,000 pounds of nice clean
burlap. Address Sanjtary Cash Market,
Lock Box 117, Junction "City, Kansas.

40

PARTNER—With market connections
for bearing pecan grove which can be
bought cheap. References exchanged.
Box 461, Macon, Georgia. 408

Will Exchange — Detroit automatic
scale for floor show case and safe.
Have 40 acres Kalkaska land to sell or
trade; can use small truck or Ford car.
G. A. Johnson, Carlshend, Mich. 409

Will Exchange—Fine summer home
and three lots on Macatawa Bay for a
good paying business. Address No. 410,
care Michigan Tradesman. 410

A REAL MERCHANT (not mere store-
keeper) with adequate capital or suffi-
cient financial backing, can learn of one
of the best openings in Northeastern
Kansas bY addressing George Harman,
Valley Falls, Kansas. 11

Vogt’s Rebuilt
Gash Registers

Get our prices.

All makes and styles.
Hundreds of satisfied
customers brought to
us through Michigan
Tradesman. Ask for
information.

J. C. VOGT SALES CO.
Saginaw. Mich.

Cash Registers (all makes) bou?ht
sold, exchanged and repaired. REBUILT
CASH REGISTER CO., Incorporated, 122
North Washington Ave., Saginaw, Mich-
igan 128

Special Sales Conductors. A. E. Greene
Sales Co., Jackson, Michigan. 388

Highest prices paid for all Kinds of
stocks of merchandise. Charles Gold-
stone. 1173 Brush St.. Detroit.______ 149

Pay spot cash for clothing and furnish’
Ing goods stocks. L. Silberman, 106 E
Hancock, Detroit. 219

For Sale—Two large and fully equip-

ped woodworking auto and truck body
plants, with steelworking _machlneri/ foi
trucks and trailers, if desired. Full la-

bor guaranteed. Best of shipping facil-
ities.” See these plants at once. W. J.
Parker, Owner, Corunna, Michigan. 334

register,

For Sale—McCaskey account
adding machine, cash register, mimeo-
graph, safe and other fixtures at about

one-third original cost. Jos. Weiler,
Cliney, Ilinois.__
i'or Sale—Variety and wall paper

stock, located in a giood up-to-date town
of 3,000 people. Full particulars given to

any interested _lpartyA Address No. 367,
cafe Michigan Tradesman. 367
For Sale—A live and growing drug

store, established 25 years; exchange for
real etsate; part payment, on time; con-
trols the American Druggists’ Syndicate

Branch; building and conditions suitable
to establish wholesaling. Address P. G.
Lucas, 717 So. Alamo, San Antonio,
Texas. 376

FOR SALE—1 GOOD MOGUL ROAD
GRADER, 5 Russell wagons, suitable for
hauling with a tractor; all in first class
condition. INGRAM-DAY LUMBER
COMPANY, Lyman, Mississippi. 377

BAKERY For Sale—Fine location; fine
trade and chance to_increase; Kosicky
oven; all modern equipment. A bargain
if sold at once. Albert McMurtrie, Jones-
ville, Michigan. 389

. For Sale—A first-class hardware stock
in city of 5000, good factory trade and
excellent farming country. ~Located in
Central Michigan. Stock™ will inventory
$8,500. Good reason for_selling. Address
No. 390, care Michigan Tradesman. 390

WE ARE IN POSITION TO FURNISH
several cars pole stock. Send specifica-

tions with ~best offer. McCARROLL
LUMBER CO.. LTD., Holden, Livingston
Parish, Louisiana. %91

397
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Nothing Can Atone For Lack of
Love.
Written for the Tradesman.

“Yes, we are going to be on this
train for six hours, Priscilla.”

It was said! with a sigh, but the
voice was a cheery one. | looked up
from my seat in the Pullman. 1 had
been thinking myself that six hours
was a long and dreary time to get
from New York to Boston. It looks
such a little way on the map.

Across the aisle was a young moth-
er and three little girls. They had
come in very quietly and were chat-
ting in low tones as they removed
their hats and coats, placing them
carefully in the racks and then sitting
down to enjoy the sights in the car
and along the way.

My respect for that young mother
increased steadily as the miles flew
by. Like other children, those girls
were an advertisement of their mother.
Perhaps you hadn’t thought of that—
to how great an extent every child
is an announcement of its parents’
whole scheme of life!

They were all dressed sensibly in
dark, Scotch-plaid gingham dresses
with tan socks and low shoes. They
were not thinking much about their
clothes. After a while | invited them
one by one to sit with me and they
told their ages—nine, seven and four.

They seemed to know how to en-
tertain. themselves and each other,
but | could see trlany evidences that
the mother had planned for the trip,
for at just the right time she would
quietly suggest something to do, or
take the smallest on her lap and read,
perhaps from Stevenson’s never-old
poems, or a fascinating story that it
must have taken care to select. Yet
she never seemed fussed or burdened;
most of the time she was quietly read-
ing to herself or knitting. At the
right moment she had the porter set
up a table so that they could have
their simple yet dainty luncheon.

| watched it all out of the corner
of my eye. | did not then have time
to read my newly purchased book
about “The Child’s Unconscious
Mind,” for | was too much absorbed
in observing the child’s conscious
presence on a Pullman train, and the
soft but strong and certain hand of a
mother who knew her business.

The older sisters were very lovely
to their little Betty, often stopping to
hug or play with her for a few min-
utes when she climbed into their laps.
They looked out of the windows, dis-
cussing what they saw, or looked at
the picture-books that they had
brought with them. Once | saw the
second little girl take a magnet from
her pocket, and they all had fun with
it for a long time, picking up pins
and wondering why they couldn’t
pick up certain other things for which
the magnet had no attraction.

Before the magnet had really lost
its interest, Priscilla, the oldest,
brought out from behind her seat a
very Pandora’s box of a straw dress-
suit case, from which she produced in
turn a pack of cards, a word-gamp,
and best of all a lot of little dolls,
with which they played for a long
time.

We were in Boston before we knew
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it. It had not seemed like six hours
at all. It had been a happy trip for
all of us. And best of all, that moth-
er was not in the least worried or
tired as they put their things up, and
I heard them urging her, “Oh, mother,
let me carry this; it really isn’t a bit
heavy!”

| knew without anybody telling me
that "'way back in Priscilla’s babyhood,
and as occasion arose in the follow-
ing years, her mother had looked
ahead, and managed from day to day
so that her little girl would not ex-
haust her time and personality; so
that as the other sisters came, she
would share with them her pleasures
and entertain herself. | sensed the
atmosphere of the home from which
they came.

The trip back to New York a few
days later was very different. Six
hours again. | was wondering wheth-
er some other nice little family would
sit near me and help me enjoy the
journey, when a mother and a beau-
tiful little girl of about five took seats

opposite me. The first word | heard
was the mother saying rather per-
emptorily:

“It is long past your nap-time; |
want you to take a nap right away.”

“But where?” asked the child in
bewilderment. “How can 1?7

“Right there in that chair where you
are sitting. Shut your eyes; | am
going to shut mine and take a nap
myself; 1 am tired.”

And so she did. But the little girl
didn’t know how to make herself
comfortable. She was very good
about it. She shut her eyes and tried
so hard to drop asleep. Perhaps if
her mother had bothered to put a
folded! coat under her head, if some-
body had tried to help her a little,
she might have managed. She was
very sleepy, but she could not sleep,
and only tossed and squirmed and
shifted.

Her mother had brought one book
for her, and seemed to expect that
it would last her for six hours. She
suggested no other diversion, and
was quite oblivious to the child’s real
needs.

At last | helped out, with some
paper folding, which amused the little
girl for a time; but she was sleepy
and tired, and her mother displayed
neither interest nor sympathy.

By the time we neared our destina-
tion the poor child was almost a ner-
vous wreck; so restless that she got
up and ran up and down the aisle,
bumping from side to side as the tram
swayed, and making everybody in the
car as nervous as she was, with fear
lest she would hurt herself. And, of
course, there was about the usual
assortment of people who do not un-
derstand and have no sympathy with
children, who long since forgot that
ever they were children themselves.

Suddenly as she passed her mother’s
chair the woman’s long arm reached
out and yanked her into her seat as
she snapped:

Now you just sit d'own there and
keep quiet until the train stops and
be good or you will have no supper!
You have been a very naughty little
girl, and the next time | am going to
leave you home.”
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Poor little rich girl! Rich—I could
see that from her dress and the dress
and luggage of her mother—but rich
in what? No material comfort or
luxury that could characterize her
home or her physical life could atone
for the absence of real sympathy and
love and motherly forethought.

I think the woman had some sus-
picion of what was going on in my
mind, for as we left the car she said
to me, in a half-apologetic way:

“l hope you won’t blame Dorothy.
She is a poor traveler, and | take her
with me only when it is absolutely
necessary.”

“l understand very well,” | said.

Prudtence Bradish.
[Copyrighted, 1919.]

Late News From Eastern Michigan
Towns.

Saginaw, Aug. 5—The friends of
the late W. Parke Warner, who was
so brutally murdered on the Dixie
highway on the night of June 30, will
be glad to know that three of the
Italian suspects were bound over to
the Circuit Court of Genesee county
to await their trial for murder. Many
people feared Justice Tanner, of
Flint, would be afraid to hold the
suspects on account of the foreign
element in Flint. In an interview with
Judge Tanner, last Friday, he stated
he could not do otherwise, consider-
ing the testimony he had in hand,
than bind them over to the Circuit
Court. The members of the local
Rotary Club and the U. C. T., along
with many other Saginaw citizens,
are mighty proud and loud in their
praise of Judge Tanner and Messrs.
Brownell and Gault, the later County
Prosecutor and his assistant, for their
fearlessness and untiring efforts in
the case. There is little doubt but
what Frank Felicca and John and Joe
Musuraco are the guilty parties in the
case and it is to be hoped that the
case will be handled speedily and the
guilty parties made to suffer for the
outrage committed.

E. C. Druckhamer, 1425 Janes
avenue, Saginaw, is now a member of
the sales force of the D. A. Bentley
Co.. Saginaw’s newest wholesale gro-
cery and produce house. Mr. Druck-
hamer was formerlv traveling repre-
sentative for the Cornwell Co. and,
because of his experience and large
personal acquaintance with the retail
trade, should add materially to the
Bentlev Co.

A. S. Larabee & Son, grocers at
2604 South Saginaw street, Flint, have
sold out to F. C. Dawson, who will
continue the business at the same lo-
cation

E. J. McCoy, Eastern! Michigan
sales manager for the Marion Food
Co., of Marion, Ohio, is moving to
Saginaw. Mr. McCoy was for ten
years a member of the sales force of
James S. Kirk & Co. and within the
past year went with the house he now
represents. He has displayed good
judgment and shown his confidence
in Saginaw by buying a home at 2021
North Bond street, where he will live
after Aug. 20. At present he is living
at the Franklin Hotel. We extend to
him and wife our best wishes and a
hearty welcome to the City of Op-
portunity.

Harley Peet, sales manager for G.
M. Peet & Sons, wholesale packers
of Chesaning, is enjoying his vaca-
tion somewhere up around Duluth.

Rbbert Jones, one of Clio’s hustlers,
is spending a few days touring. When
last heard of he was headed toward
Chicago. It wouldn’t be surprising at
all to see Bob return by airship. Ad-
venture is his middle name. He loves
it and generally makes good.

Mrs. Thomas Watson, of Birch
Run, who recently underwent an oper-
ation at the hospital in Bay City, is
reported as much better and able to
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return home. She is the wife of
Thomas Watson, undertaker and fur-
niture dealer.

The many friends of Stanley Ja-
roch, member of the firm of Jaroch &
Jaroch, of St. Charles, grocery and
meat dealers, will be sorry to learn
that he was badly hurt in an auto
(ford) accident near Pt. Austin, his
old home, recently while on his vaca-
tion. It seems old lizzy got beyond
his control and headed for the ditch,
turning over, and he landed under-
neath. A broken collar bone, several
ribs, head badly bruised and cuts
about the body were all he received.
| guess he is glad to be alive and we
are, too. He returned home Saturday.

It is stated Gov. Sleeper is for the
League of Nations—with reserva-
tions. | believe if he were interviewed
on the question he would be for a
Bigger and Greater Saginaw and
when coming here would make reser-
vations. Arriving here last Monday
night late he was unable to get a bed
or even a cot to sleep on and, judg-
ing from his looks when boarding the
train Tuesday morning for Lansing,
he must have slept in a park, for his
straw hat was badlly demolished and
we have wondered since if some of
Commissioner Phoenix’s  squirrels
hadn’t partially devoured his lid while
he slept.

| wish to make public the fact that
I am now press agent for one of the
biggest features in sporting circles—
A. Loranger. Am | not right in my
statement, dear reader? He tips the
scale at 370. What | really need now
is an advance man to hook up a few
figts, Dempsey not excepted, for Mr.
Loranger cleverly displayed his abil-
ity in fistic circles by defeating the
proprietor of the Paris Cafe at Lans-
ing a few days ago. It must be ad-
mitted. it was a good fight, for, like
Willard, the Greek had to be knock-
ed down three times before he would
admit defeat. They did not take time
to build a ring, but got together
quickly on Lansing’s main street. Just
how it started | have not heard, but
knowing Mr. Loranger as we do, |
am inclined to believe he was justified
in his eactions. He represents the

Tom Moore Cigar Co. and lives at
101 Cherry street, Saginaw.
Now that John Barleycorn is an

outlaw in public and respectable in
the privacy of one’s home, he stands
on a par with other sins.

The M. W. Tanner Co., Saginaw’s
Marshall Field, is making plans to en-
large its store. /Work has already be-
eun, which will cost close to $25,000.
An entrance is being made on Gene-
see avenue.

Mrs. M. Quinlan, wife of Michael
Quinlan. Bond street grocer, Saginaw,
was buried last Sunday. To the hus-
band we extend our sympathies.

Oliver Hostetler, of Elkton, is now
in charge of the meat department of
the Rapson Bros, store at Elkfon.
Mr. Hostetler was formerly in busi-
ness in Elkton and has many friends
and will prove a valuable asset to the

firm, which is one of Elkton’s livest
business concerns. )
I have been asked to enauire

through these columns of Guy Ben-
nett, star salesman for the Valley
Sweets Co., of Saginaw, what ad-
vantage mouse hair is in adding mil-
eage to gasoline and improving car
service in general. It is understood
he tried this scheme out thorouehly
"rthile on his vacation up near East
Tpwas this summer.

L. M. Steward.

Portland—The daily output of the
Portland factory of the Ypsilanti
Reed Furniture Co., is now averag-
ing about 140 chairs. The company
has been unable to frame the chairs
fast enough at its lonia plant to take
care of the needs of the Portland
factory and much of the framing is
now being done there, About 170
men afe employed.
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DWINCUL-WRISHT CO.*»

W hite House
Coffee

The Nation’s Beverages'

MAKE CUSTOMERS
WORTH HAYING

Two Good Things You Ought
Not Try to Do W ithoiit

Distributed at Wholesale by

LEE 6JICADY

Detroit, Bay City, Saginaw and Kalamazoo

Color Advertising in Magazines
plus

Displays of Sun-Maid Raisins
In Your Windows

means

Increased Sales and Bigger Profits

_Each advertisement of Sun-Maid Rai-
sins every month can be made to apply
to your store. They tell of many appe-
tizing ways to use raisins.

The next step is “where to get them.*
Your windows and shelves will answer
this, if you display Sun-Maid Raisins.

Housewives will then uick(ljy recall
your store when reading the advertise-
ments.

Increased sales and profits will result.

Sun-Maid Raisins

_ fSun-Maid Seeded (seeds removed)
Three Varieties: ¢ Sun-Maid Seedless (grown without seeds)
Sun-Maid Clusters (on the stem).

California Associated Raisin Co.
Membership 9,000 Growers Fresno, California

(ORIGINAL)

TOASTED CORN FLAKES

Sound Business Judgment

led hundreds of grocers to
put in their first stock of
KELLOGG'S Toasted Corn
Flakes. Afterthat, they car-
ried it right along—because
it paid.

Steady, sure demand, quick
torn-over, and good profit
booked.up with continuous
advertising in every commu-
nity have made this famous
food a place fi>ritself.
KELLOGGS is the original
toasted corn flake ana still
the leader—a mighty deli-
cions food, cooked just right
and ready to serve.

As staple as sugar.

Reliable merchandise that
pays good returns because
It’s sore to repeat.

STEADY DEMAND—Larger Volume of Sales—Bigger Profits

KELLOGG TOASTED CORN FLAKE CO.
Battle Creek, Mich. >



Judson Grocer Co.
Lily W hite

“ The Flour the Best Cooks Use™ W holesale Distributors

MADE FAMOUS of
BY ITS THOROUGH GOODNESS

Lily White Flour is sold under the guarantee

that if you do not like it as well OR BETTER u re O O
than any flour you ever used the purchase

price will be cheerfully refunded.

VALLEY CITY MILLING CO.
Grand Rapids, Mich. rO u C S

A*« like these are being run regularly and continuously In the principal - - -
papers throughout Michigan. Ton will profit by carrying Lily W hite Flour G rand Raplds I\/I ICh Igan
in stock at all times, thereby being placed In position to supply the demand !

we are helping to create for Lily White Flour. m

There'«acomfortable sort offeeling in knowing that the goods
on your shelves are thq kind your customers want.

The grocer who carries Del M ontb Products has that assur*
ance Verifiedeverydaybythe steady callforthem. And the more
D e1 M ontb Varieties he handlesthe more he sellso feach, because
everyone is a recommendation of the goodness ofall the others.

There are over a hundred delicious varieties of Del Montb
Products. How many are making good business for you?

Order an assortment of DEL MOT~TE
~polity Productsfrom yourjobber today |

i CALIFORNIAPACKING CORPORATION

[m , - San Francisco, California I JR (
URANO
QJALI I The Der M ontb Brand covers

a wide line of canned fruits and
vegetables;jellies,jams, preserves,
catsup,olives,etc.; Hawaiian pine*
SJ N N E D FRUITQ apple; dried fruits and raisins—
: all famous for their goodness and
purity —all ofthe same high D e
M ontb quality.



