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Yet they'll trample down honor to  win.
There are thousands who know what is noblest and best,
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The finest of sermons are those that men live,
The greatest of lessons are learned 

From the sterling examples of truth that men give 
And the unworthy joys they have spurned;

44
44
4
4
4*4
44-

44
ft•ftfc For vain are words of your counseling fair, 4* I

*
4

ftft And lost are your messages true, 4
44 1

4
4
444

ftftft•ftft

Unless day by day in your dealings they square 
Four ways to the things that you do.
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You must live as you say you want others to live,
You must set an example of tru th ;

You must back with your deeds the advice that you give. 
For keen are the bright eyes of youth,
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The one way to  win them to lives that are clean 
Is to have a clean life of your own. I
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CANDY T h e  Uni versa l
F O O D

W ho’s Candy?
“Double A”

C A N D Y
Made by

Putnam Factory Grand Rapids, Michigan

Sugar Profit
demands a quick turnover and 
economy in handling.

Franklin Package Sugars

insure this. The attractive Frank
lin carton sells quickly and the 
“ready-to-sell’’ p a c k a g e s  save 
your time, bags and twine, and 
loss by overweight.

The Franklin Sugar Refining Company
PHILADELPHIA

*A Franklin Cane Sugar for every
Granulated, Dainty Lumps, Powdered, 
Confectioners, Brown. Golden Syrup

FleischmaniTs Yeast
will cure boils, carbuncles* and sim ilar skin 
afflictions.
It is also a healingllaxative that produces 
excellent results.
Take Fleischmann’s Yeast two or three 
tim es a day—raw  or in fru it juices.
Recommend—

FLEISCHM ANN’S Y EAST 
for Good Health.

T H E  F L E I S C H M A N N  C O M P A N Y
Y O U R  C I T Y

THE BIG IDEA
in

RED CROWN
Ready-to-ServefMeats

IF you were to ask us "what’s the big idea in 
"RED CROWN Ready-to-Serve Meats?” 

we would answer in one word—"QUALITY!” 
What we mean by this is that when, about 
ten years ago, we founded the ACME PACK
ING COMPANY we had an idea that a very 
extensive demand could be built up for "RED 
CROWN” Ready-to-Serve Meats if we used 
only the best materials—and properly pre
pared them.

We have remained steadfast to this idea— 
and it has proven a tremendous success as is 
attested by the popularity, throughout the 
United States, of "RED CROWN” Ready-to- 
Serve Meats.

24 Varieties

ACME PACKING COMPANY 
CHICAGO

enow Roy
Washing a J  Powder

through the jobber—to Retail Grocers
25 b o x es (a. $ 5 .85— 5 b o x e s  F R E E , N e t  $4 .87
10 b o x es (a 5 .90__2 b o x es F R E E , N et 4.9*
5 b o x es (a  5 .9 5 — I box F R E E , N e t  4 .95  

2 l^ b o x e s  (cl, 6 ,0 0 — box F R E E , N e t  5 .0 0
F. O. B. Buffalo: Freight prepaid to your R. R. Station in lots of not less than 5 boxes.
All orders at above prices must be for immediate delivery.
This inducement is for NEW ORDERS ONLY—subject to withdrawal without notice.

Yours very  truly,

Lautz Bros. & Co., Buffalo, N . Y.

Family Size 24s

Will Not Hurt the Hands

DEAL 1925
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TRY ING  TO SH IFT  T H E  BLAM E.
More disturbing factors appeared on 

the business horizon last week than for 
a long time. The two of most impor
tance were the announcement of the re
vision of the crop estimates and the 
institution of measures having in view 
the reduction in the cost of living. 
Hope is apparently dispelled of record 
crops of wheat and corn this year, but 
it is reasonably certain now that there 
will be enough of the grains to permit 
of a very large export after ample pro
vision for domestic needs. So far as 
concerns the cost of living, too manv 
are prone to consider this matter as 
merely affecting foodstuffs. While 
the high prices for these are the main 
cause of general public irritation, be
cause they are brought to the attenton 
of the people with each day’s purchases, 
it must not be forgotten that the two 
other essentials of existence, clothing 
and shelter, also loom large in the 
problem. O f these two. the last 
named will be the most difficult to 
handle and will take the longest time. 
Hundreds of thousands of houses can
not be built in a day or a week and 
rents will stay high while the supply 
of them is less than the demand. Food 
and clothing, however, are provided 
with each recurring season, and the reg
ulation of them with regard to price 
and quantity is a simpler matter. For 
preventing profiteering on the first of 
these there are in existence adequate 
laws as well as the machinery for their 
execution, and these have already been 
put in operation in divers localities. 
Similar laws to cover clothing, tools, 
etc., are under consideration.

Such incidents during the last week 
as the seizure of foods in storage, the 
conviction of a person charging too 
much for sugar, the appointment of 
commissions to investigate prices, the 
offering of surplus Government stocks 
of food and textiles, and the activities 
of grand juries and prosecuting officers 
in various parts of the country have al
ready produced a very perceptible ef

fect. Some reductions of food prices 
have been made, second hands—other
wise speculators—in various kinds of 
commodities are trying to get rid of 
their holdings, talk of further price in
creases has stopped, and producers and 
m anufacturers are beginning to talk as 
though they expected reductions before 
long. There has also been some no
ticeable check to buying on the part of 
wholesalers and the larger retailers in 
divers lines. No one expects any very 
sudden drop in prices in the immediate 
future, but with the apprehension gone 
that prices may go up further, there is 
no longer the inducement to be in a 
great hurry to buy before such a thing 
takes place. Then, too, the effect on 
the general public of the publicity of 
the measures to reduce the cost of liv
ing helps to make matters a little un
certain and to induce caution. There 
is bound to be some effect on buyers 
at retail, but what form this will take 
is the question. If  any considerable 
number hold back from buying and 
await lower prices, there is apt to be 
trouble all along the line. Even a 
temporary cessation of purchases would 
make the inflated lot of prices topple 
down like a house of cards.

Tn the combat against the high cost 
of living there is shown a general dis
position by those directly or indirectly 
aimed at to ‘'pass the buck.” The con
sumer. which is the term used to de
note the general public, is first inclined 
to blame the retailer because the latter 
is the one he comes in contact with. 
Then the retail dealer, while admitting 
partial responsibility for higher prices 
because of added expenses, shows or 
attempts to show that his percentage of 
profit is no greater than it was. He 
blames the wholesaler or jobber for lift
ing prices, and the latter in turn  tries 
to put the burden on the manufacturer. 
Then the last named takes his turn and 
shifts the fault to the producer of the 
raw material and to the exactions of 
the laboring element. Nearly every
thing to eat or to wear passes through 
so manv hands or through such ex
tended channels that any slight in
crease in cost at each stage of its 
progress means a very large increment 
at the .finish. The other day the 
Secretary of the National Association 
of Wool Growers wrote to Secretary 
Redfield, of the Department of Com
merce. to deny that the producers of 
wool were adding to the cost of living 
by the higher prices they have been 
getting for their material. As an illus
tration he mentioned the fact that the 
cost of the wool entering into a suit of 
clothes which sold at from $45 to $55 
was only $4.50. A similar discrepancy 
in Great Britain was the cause of the 
Government’s there interfering and 
setting official prices for raiment..

Faking together the lot of emer
gency measures, legislative, adm inistra
tive. and other, which so many of the 
former belligerent nations are now 
adopting or trying to put in practice, 
one begins to wonder what happened to 
all the projects for dealing with the 
problems of reconstruction which sev
eral of the countries were said to have 
had all ready for immediate operation 
when hostilities should cease. These 
projects were nicely ticketed and la
beled and card-indexed and were guar
anteed by their promoters to get m at
ters back to a normal without a per
ceptible jar. Great Britain and Ger
many were asserted to be particularly 
favored in this respect. But nine 
months after the firing of the last shot 
finds these countries in very little better 
position than if they simply had trusted 
to luck. Industries are dislocated in 
both uf them, labor conditions are 
more or less chaotic, production is cur
tailed. trade stays restricted and war
time nrices prevail. In these respects 
conditions are very much the same as 
they are in this country, and in them 
as well as here a lot of criticism is lev
eled at the authorities for not having 
been more efficient. But the fact is 
that no one did. or could, foresee the 
consequences of a war of the kind 
which the world has just passed 
through. There were no precedents to 
serve as a guide. No cataclysm in the 
world’s history ever involved so many 
nations or disrupted to such an ex
tent the agencies of production, dis
tribution. and finance. If  a similar 
state of affairs should ever recur, it 
may he dealt with in the light of the 
present experience.

SH O W  COST PRICE OF SH O ES
The Federal T rade Com m ission this 

week recom m ended to C ongress the 
adoption of a device in the d istribu 
tion of shoes that will acquaint the 
consum er w ith the selling price r f  
the m anufacturer.

H ere we have evidenced the same 
disposition which was shown by the 
Council of N ational Defense of Ari
zona prior to the Arm istice as featu r
ed in a ru ling  which actually was is
sued to compel re ta ilers to m ark their 
m erchandise w ith the cost price as 
well as the sales price. O nly by the 
liveliest display of opposition and 
th rough  intercession at W ashington 
was the Arizona Council prevailed 
upon to  abandon this ruling.

Since then an a ttem pt lias been 
made in Texas to  enact legislation 
com pelling the re ta iler to m ark the 
cost price on his m erchandise.

Now in the recom m endation of the 
Federal T rade Com mission the same 
proposition  is b rought forth  in con
nection w ith shoes, and o ther sugges- 
tions have already been made that the

idea should be applied generally  to 
all lines.

T he estab lishm ent of such a sys
tem would he a huge injustice to the 
re ta iler because the general public has 
little or no appreciation of what dis
tribution m eans and what it costs.

To the mind of the un th inking part 
of the public, the m anufacturer tu rns 
out a pair of shoes complete, and the 
retailer buying them  at a certain 
wholesale price, puts them  on sale at 
a considerably higher price, and pock
ets the difference. The public never 
stops to th ink  that production w ith
out distribution  is worse than useless, 
and th a t when goods are produced 
they are w orth less until they are plac
ed at the disposal of those who need 
them at the tim e and in the quantity 
required.

The public, perhaps, could never he 
b rought to an understanding of all 
the form s of service which go to make 
up retail distribution, each step of 
which m ust be paid for. and each step 
of which is necessary in order th at 
the goods m ay be aw aiting the need 
of the consum er when he discovers 
he has such a need.

In tim es like these, when labor is 
high, m aterials and m erchandise also 
needs m ust he high, and then in the 
general clam or for a lower living-c st. 
official's are only too prone to a ttem pt 
rem edial m easures which cannot 1 e 
more than palliative, am! which in
evitably make a goat of one or an 
o ther factor in the econom ic scheme 
of things.

The universal disposition in tim es 
like these seems to be to make the 
re ta ile r the goat, and the Federal 
T rade Com m ission’s recom m endation 
to C ongress is ju st one m ore indica
tion that eternal vigilance and o rg an 
ization are the only protection for 
retailers, if they wish to  rem ain free 
and independent business factors.

Tt is needless to say that if C on
gress. acting  upon the recom m enda
tion of the Federal T rade Com m is
sion. contem plates legislation to  com 
pel the m arking of shoes w ith the 
m anufacturer's price as well as the re 
tail price, every m erchant m ust be 
prepared  to oppose such legislation. 
I util some definite move tow ard  such 
legislation is taken, there is no th ing 
to  do but watch the situation in W ash
ington. T his the T radesm an will u n 
dertake to do and report to  its read 
ers.

\ \  he ther you overbuy for fear of 
running out of goods or to get a 
be tte r price, the result is the same. 
It is fatal if you stick to  the m ethod 
long.

To allow clerks to be profane in 
the store is to  encourage custom ers 
to be so. E ither will help keep away 
the best glass of business.
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One of the Long-Delayed Claims 
Paid.

T renton . Aug. 16—This m orning 's 
mail brought me a check from  the 
Am erican Railway E xpress Co. for my 
claim for loss in shipm ent a year ago 
last April.

I have also received a le tter from 
W illiam  G. Smith. General m anager 
of the  company. The excuse he' gives, 
while it m ay pass m uster, is ra ther 
flimsy, especially7 when so many com
plaints of the nature o f mine are 
charged against his company. H ow 
ever. I will accept his excuse and ren 
der him the tim e-honored Scotch ver
dict of “N ot guilty, but don 't do it 
again."

It is my private, personal opinion 
that I could have hounded the D etro.t 
claim departm ent m any long m onths 
before receiving th at check, if you 
had not taken the m atter up in my 
behalf. It shows what a little  free 
publicity will do when applied in the 
proper manner. T hank you.

G rant 11. Otis.

Cleveland. Aug. 14—R eferring to 
my interview  with you in your office 
at Grand Rapids. Aug. 12, 1 beg to 
enclose for your inform ation a m ani
fold copy of a le tter which I wrote 
yesterday to  G rant H. Otis. T renton, 
explaining the delay in the paym ent 
of his claim. $9.75. and also extending 
an apology7 for the delay.

If you can consistently  give this 
le tte r a place in y7our colum ns I will 
appreciate it. W illiam  G. Smith, 

General Manager.

Cleveland. Aug. 13—Through the in
terest taken by Mr. E. A. Stowe, pub
lisher of the Michigan T radesm an 
at Grand Rapids, the circum stances 
have come to my personal knowledge 
of the claim which you tiled with the 
American Express Company June 29. 
191s, for value of one bag of seed 
corn, $9.40. which was part of a lot 
of three bags of corn shipped to  your 
address from Honeove Falls. X. V.. 
May 10. 1918.

The claim is a just one. should have 
been paid long ago and will be paid 
a t once. It is a claim against the 
Am erican Express Company, not the 
American Railway Express Company, 
and the papers are being forwarded 
to-day to  the Special Claim A gent of 
the American E xpress Company at 
Chicago, which has authority  over 
pavm ent of claims of that company.

It is reasonable that you should 
wish to know why vour claim was not 
prom ptlv paid. Mr. Stowe asked 
pointedly w hether the failure to pay 
was due to the dishonesty of the 
com pany or to  the laziness and in- 
efficency of its claim agents, and I 
can say to you frankly and emohatic- 
allv that it was due to neither.

The Am erican Railway Express 
Com pany has no wish, intention or 
ourpose to evade or delay the pay
m ent of any just claims, and its claim 
agents are com petent and industrious 
officials who are try ing  conscientious
ly to  conduct the investigation and 
disposition of claims with all the 
prom otness. fairness and squareness 
possible.

Y our claim is. of course, a just one. 
ns the m ajority  of express claims are. 
but. unfortunately, when it was com 
pleted and ready for payment, m onths 
and m onths ago. it in some way be
came involved with other papers and 
put awav in the files and the m istake 
not discovered until your correspond
ence w ith Mr. Stowe and his publica
tion of it b rough t it to  our attention.

I  think an apology is due you for 
fhe long delay in paym ent of your 
claim, and I  tru s t you will not re 
gard it as indicative of the m anner of 
handling express claims. As a m atter 
of fact, the records of the American 
Railway E xpress Com pany at the 
present tim e show th a t its claims are 
being paid on an average of fortv-one 
days frorn tim e of presentation . Some 
pt-e paid in less tim e than that, and 
some require m ore time.

I tru s t th a t this explanation will be 
satisfactory  to  you.

\ \  m. G. Smith, General M anager.

The T radesm an is pleased to give 
place to the above le tter of apology 
and explanation, but feels that it m ust 
dissent from the statem ent th at some 
of the employes of the claim depart
m ent are not lazy and inefficient.

If  they are not lazy and inefficient, 
why were such claims as the T rades
man has been undertaking to  obtain 
settlem ent for perm itted to  lie do r
m ant so m any m onths—stretch ing  out 
into years.

T he men employed in the claim de
partm ent at D etro it are not only in
efficient. but they are d iscourteous 
because they fail to reply to urgent 
letters of enquiry. In o ther words, 
they w ithhold m oney from the righ t
ful ow ners decline to make good 
when requested to do so and then tail 
to  pay proper attention  to courteous 
letters of enquiry.

To defend such men and to excuse 
the dishonest m ethods they have pur
sued for years places Mr. Smith in an 
unfavorable light not in keeping with 
his profession of fairness when he 
recently  called at the office of the 
T radesm an in an effort to clear up 
the situation in a manly way. T o be 
entirely  frank and fair. Mr. Smith 
should adm it gross dishonesty on the 
part of his D etroit subordinates and 
record an em phatic statem ent that 
such m ethods will not be to lerated a 
day longer.

The Psychology of Profiteering.
Chicago, A ugust 19—-The attitude 

of the labor unions, of the Adm inis
tration  and of Congress tow ards the 
question of living costs and “profiteer
ing" has raised several questions in 
this center of m ercantile distribution. 
D ees "profiteering" exist on an ex
tensive scale? If it exists, then can it 
be stopped?

All this depends som ew hat on just 
w hat you mean by "profiteering.” As
suming that it m eans the g e tting  of 
all the profit obtainable in a given 
industry, then Chicago's verdict would 
he that there is profiteering every
where. If there is any line of busi- 
ne-s in which there is not that kind 
of profiteering, it would be difficult 
to find it. Every one in business is at 
present apparently  occupying himself 
to  make as much as possible in the 
-bo rtest possible time. T hat they are 
able to do so is a psychological m at
ter

In the past five years the public 
became so accustom ed to  continually 
rising prices as finally to accept them 
as a m atte r of course. At first it 
was the war which led to their ac
ceptance as inevitable: now th at the 
war is over, the catchw ord of “infla
tion” serves the purpose. But even 
that does not tell the whole story. 
It is the fam iliar cost of high living 
which is abroad th roughout the land 
and is largely responsible for the high 
prices. People had already got in the 
way of living more expensively.

Labor itself wishes to have more 
than ever before, and to  have what it 
gets of a higher grade. One m ight 
have imagined that high prices would 
have made the whole com m unity anx
ious to  investigate prices in one place 
o r another, and to  -seek for the lowest. 
But not at all. Every  m erchant knows 
th at where ordm ary buyers before 
the w ar would object to  h igher prices, 
and refuse to purchase if the goods 
were placed at a figure which they 
deemed unreasonable, now it is their 
custom  to pay the price w ithout ques
tion.

All retailers report th at the demand

is best for the better grades of goods. 
Men who w ork in factories and do 
rough work are buying silk shirts an 1 
silk underwear. T heir wives are w ear
ing hosiery that costs $2.50 to  $3.50, 
You meet negroes on the s treet cars 
who brag  about their silk stockings. 
Those m ilitary men who have been 
in the negro district to suppress riots 
here in the last few weeks are amazed 
at the clothes the negro men and 
women w ore; some of them  being 
o u trigh t fashion plates. M ore auto 
mobiles are owned by Working classes 
than ever before. Even Chicago bar
bers are rid ing  in Packard cars. The 
perfectly natural result was for m er
chants, restau ran ts and landlords to 
put up prices as much as they thought 
buyers would stand.

i t  one w ants the frank Chicago 
opinion, it is th at the time has come 
for^calling a halt in the rise in values. 
I t  is true  that the cost of production 
has increased: but profits have in
creased to  a g reater extent than that 
of production. The common answ er 
heretofore has been that with rising 
wages and decreased production there 
is no th ing else to be expected but 
bieh prices. Even now it is difficult to 
find a m erchant who expects a slump 
in dry goods, colthing and shoes, even 
with the “anti-profiteer” crusade: they 
•=av it is the public itself which is 
in toxicated with extravagance.

But at the same time, one m ay easi
ly discover th at the cost, especially of 
th ings to eat. is 50 to 100 per cent, 
higher in d istricts inhabited by peo
ple who are try ing  to lead a $10,000 
a year existence on a $3,000 salary 
than in sections where the more pru
dent middle classes reside. Tn the 
W te r section better goods for half 
the price are som etim es obtainable. 
This has its bearing  on the question 
w hether average profits afe or are not 
larger than they should be.

From  the new Congressional Di
rectory  a statistical person has 
drawn the inform ation th at no less 
than 260 m em bers of the new Con
gress are law yers: that in second 
place fall tw enty-eight bankers and 
m erchants, in third nineteen editors 
and publishers, and in fourth eleven 
farm ers. There are even six union 
labor leaders, three locom otive engi
neers. a dentist, a cartoonist, a nur
serym an. and an advertising agent. 
< hie is naturally  suspicious of these 
"farm ers" and o ther horny-handed 
s ns of to il : their m anual labor of 
late years has usually been done in a 
swivel chair. But every one knows 
that it is not a C ongressm an's recent 
or presen t occupation that counts— 
nearly fifty in the D irectory have not 
entered it at all: it is what he did 
when he set out in life. The glorious 
sta tem ent of R epresentative Garland 
that he "drove m ules on a canal-boat 
tow path" is the type of en try  that 
colleagues envy. "As soon as he was 
large enough began work on his 
fa ther’s farm "—so runs a favorite no
tation. "At an early age went t>> 
work in a glass factory .” w rites R ep
resentative M orin. Go farther W est 
and we m eet records like that of 
R epresentative Parrish : “W hen about 
eighteen went to  work on a ranch at 
a small sa lary .” R epresentative Reed 
was educated on "earnings as a fa rm 
hand and country  school teacher.” 
Such records show pride in humble 
origin. T hey also show sagacious 
knowledge of its political value. W ith 
a canal tow path or stony cornfield in 
one’s early history , later pursuits be
come im m aterial.

SUCCESSFUL SALESM EN.

F. J. Comstock, Representing M cNeil 
& H iggins Co.

Frank  J. Com stock was born on a 
farm  near Shiloh, Sept. 27, 1873. H is 
father and m other were both descend
an ts of Ireland. He a ttended the dis
tric t school near his home, rounding 
out his education by a course a t a 
business college at Ionia. He learned 
the trade of telegraph operator and 
became a regular employe of the 
Grand T runk Railway when he was 
17 years of age. rem aining with th at 
corporation th irteen  years. He then 
removed to Chicago, where he was 
engaged in the steam boat business 
seven years. In 1910 he purchased 
the grocery stock of John Schaberg. 
a t Saugatuck, continuing the business 
four years. He then entered the em 
ploy of the Grand Rapids branch of 
the N ational Grocer Co. as city sales
man, severing his connection with

Frank J. Comstock.

th a t house last week to take a sim ilar 
position w ith the McNeil & H iggins 
Co., of Chicago. He will see his 
trade every tw o weeks and continue 
to  make his headquarters in Grand 
Rapids.

Mr. Com stock is m arried, his wife's 
maiden name having been Miss M yrtle 
Shriver. She was a resident of Sauga
tuck.

Mr. Com stock is a m ason up to an i 
including the K nights Tem plar de
grees. H is affiliation is with the lodge 
a t Corunna. H e is also an Elk, being 
affiliated w ith the lodge at Holland. 
He was President of the Commercial 
Club and also President of the village 
of Saugatuck while he was a resident 
of that place.

Mr. Com stock is an experienced 
pike fisherman and has a record, fully 
authenticated, which is possessed by 
few M ichigan men.

Mr. Com stock a ttribu tes his success 
to  steady work, faithful service and 
always being on the job. He did n o t  
lose a single day during the  three 
years he was em ployed by the N a 
tional G rocer Co.

W hen you brag  about the way you 
have handled a custom er, be sure you 
say no th ing  you would no t w ant re 
peated to  that custom er—with little 
additions and variations to m ake it 
sound interesting.
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PA N IC  A N D  D ISA STER .

Unfailing Outcome of Present W age 
Boosting Craze.

Grandville, Aug. 19—T he presen t 
condition in this country  is som ething 
to call for the calm  study of the wis- 
est of our citizens.

The law of supply and dem and 
seems to  have lost its one-tim e effi
cacy, and the whole country  is d rifting  
amid the surg ing  billows of a rough
ening sea. W hy is th is so, and how 
is it to  end?

Easily asked, not so easily answ er
ed. P lainly we are adrift on the open 
sea w ith no beacon light gleam ing 
from the battlem ents of the rock- 
lined rugged shore. M ariner, w hat of 
the n ight? W e hear no answ er to the 
call. All is chaotic and uncertain, 
with the th rea ten ing  ro a r of the bil
lows on a dangerous shore.

The farm er is not tak ing the blame 
for the high cost of living. I t seems 
quite im possible to obtain farm  help, 
no m atter w hat the wage. T he cause 
is not far to seek. T he trem endous 
boost to wages, due to the truckling  
of the adm inistration  to the a rro g an t 
dem ands of union labor, has placed 
the country  in an unprecedented con
dition. Daily we read of strikes 
w ith dem ands for increase in wages, 
when it would seem th a t the top notch 
has long since been reached.

Seventy-five dollars a m onth and 
found offered by m any farm ers has 
no draw ing pow er when the cities are 
ra ising  wages alm ost daily. The cities 
are sucking the life blood out of the 
rural com m unity. Y oung men have 
left the farm  seeking the g litte r of 
city life with its continuous advance 
in wages for even the com m onest 
labor. The rural d istric ts have been 
bled white of w orking stock, leaving 
only the old folks at home to do the 
work of several able bodied men.

( )ne farm er w ith tw enty-th ree  cows 
and m any acres of corn, po tatoes and 
o th er crops needing cultivating, has 
no help. Alone, with the aid of his 
wife, these cows m ust be milked night 
and m orning to  the neglect of the 
crops which will prove m easurably a 
failure for w ant of labor to care for 
them. His is not an isolated case; 
there are scores of them  in every 
tow nship in the  country.

W hat are we com ing to  w ith so 
man}- broad acres unw orked because 
of lack of man power? Ruin surely 
unless a sw ift turn  is taken all a long 
the line. T he continual boost of wages 
can lead to but one result—an in
crease in the price of all products, 
finally a scarcity  th a t will lead to 
much suffering am ong those unable 
to meet the rise in prices.

The farm er can live let w hat will 
come, but those who depend on days’ 
w orks to buy food and fuel are sure to 
suffer sooner o r later. I t  is a well 
known fact th a t the urban population 
is rapidly ou tstripp ing  the grow th  of 
the rural districts. W hile th ere  seems 
to  be p lenty of w ork ju st now in the 
com m ercial centers, the tim e cannot 
be far d istan t when the scale will turn 
the opposite way. T h ere  will be 
scarcity, factories will be overstocked 
w ith m anufactured  articles, farm ers 
from sheer lack of help will produce 
less of the necessities of life, conse
quently  will buy less of the  p roduct 
of the  factories and the pendulum  will 
sw ing the  o th er way. Prices will 
slump, factories will close, m illions 
of men wil be th row n  out of em ploy
m ent and panic and ruin will sweep 
the land.

T errib le  condition, is it no t?  and 
you are saying no man has a righ t to 
prophecy such calam ity; in fact, he 
is a calam itv-how ler who ought to be 
muzzled. G ranted if such prophecy 
is pu t forth  for the purpose of un
necessarily  a la rm ing  the public; but 
when the in ten t is to  w arn the public 
in time, th a t such m isery  and m isfor
tune m ay be w arded off, no blame 
should be a ttached to  the writer.

T he continuous rise in wages w ith

out rim e or reason is doing m ore 
dam age to  legitim ate en terprises than  
a dozen ba ttles in tim e of war. F a rm 
ers find it im possible to  hold their 
help, even when they are able to 
procure it. R ight in the m idst of 
harvest farm  hands have quit to  rush 
to  tow n on learn ing  th a t ano ther ad
vance has been m ade in wages.

Is it any w onder the tillers of the 
soil are becom ing" em bittered  over 
conditions and th at m any of them  are 
saying, “W ell, go to  it, we can live 
if we can’t hire.” A bad state  of af
fairs when it com es to curta iling  the  
ou tpu t of farm  products as the p resen t 
trend  of the labor m arket is sure to 
do. T he only salvation for the situa
tion is in a curta ilm ent of high wages, 
a falling back to  reasonable rem unera
tion for a fair day’s work, th a t the 
farm er, who produces w hat the  labor
er and em ployer consum e, m ay be 
able to keep up his end of the produc
ing line by ge ttin g  the w orkm en he 
needs on the farm.

If this m uch-to-be-desired object is 
not soon atta ined  we m ust expect a 
violent reaction  th a t is as sure to 
’’ring, not labor strikes for m ore pay, 
but such a c losing  down of business 
as will rend th is country  from  end to 
end w ith the d irest panic th at ever 
convulsed the A m erican Republic.

B usiness men everyw here, G overn
m ent officials, the P residen t of the 
U nited S tates, s ta te  legislatures, and 
everyone in any w ay concerned should 
put forth  a stay ing  hand, should get 
down to  business and pu t th is m atter 
up to our people in no uncertain  way.

W e have w inked a t union labor 
strikes in the p ast and have condoned 
m ost u n just discrim ination against 
honest labor th a t has not tied itself 
down to these exploiters of honest 
business. I t  was only a few m onths 
ago th a t the  unions held up not only 
the P resid en t of the  U nited  S tates 
but C ongress as well, and compelled 
the N ation to  do th e ir bidding. T hat 
was the en te ring  w edge which has 
opened w ider each day the seam 
which, if no t counteracted  soon, is 
destined to  sp lit the business of the 
country  wide open, b ring ing  about 
panic and d isaster the end of which 
no man m ay foresee. Old Tim er.

Brubaker’s Experience W ith Food  
Control.

M ears, Aug. 19— I don’t know w here 
C ongressm an Isaac  Siegel lives, but 
I bet if he was a M ichigan C ongress
man and tried  to  put such a foolish 
s tun t across, he would go to  K alam a
zoo o r T raverse  City. I am selling 
sugar a t 11 cents, any am ount: lard 
com pounds and substitu tes at 30 
cents: cloth sacks, L ilv  W hite flour. 
*1.75: K ellogg’s corn flakes and Post 
toasties, 13 cen ts: tw o pound corn, 
peas, beans, and baked beans a t 15 
cents a can dow n: soaps 7. 8 and 
9 cents. I am running  a credit busi
ness, m y prices are never h igher than  
those stated. Am I profiteering? No. 
T ra th e r th ink  I  am a darn fool, as I 
am w ork ing  on a close m argin, con
sidering  to -day’s overhead. T he new s
papers are m aking such an unw ar- 
r anted ho lle r about the H. C. of I., 
th a t the  m erchant is being  looked 
udon these days as a profiteering 
thief. T he turm oil and upheaval in 
business circles can be all sim mered 
down to

T oo
Darn

Much
Politics.

Chronic Kicker.

W hen we once realize th a t by driv
ing away pessim istic, angry  and b it
te r though ts we drive aw ay sickness 
and m isfortune to  a g rea t extent, and 
th a t by  seeking the k inder and hap
pier fram e of mind we seek a t the 
same tim e success and health  and 
good luck, we will find a new im petus 
in the con tro l of our m ental forces.

One Good Turn Deserves 
Another

The pickling season will soon be 

here and pickling spice is already sell

ing rapidly.

In nothing in the spice line does 

quality vary more; there are good, bad 

and indifferent pickling spice in the 

market, but if you get Quaker you 

know you have the leading brand and 

one that you can sell with profit to 

yourself and satisfaction to your cus

tomers.

We have advertised Quaker spices 

by making them the best we know 

how. You have reaped the benefit of 

increased sales. Do you not think we 

deserve your patronage?

Simply say “Send me Quaker” 

when you order spice and you ensure 

having the best quality and the best 

selling and satisfying spice on the 

market.

The careless man gets caught with 

poor quality pickling spice, but the 

careful buyer asks for Quaker and 

gets the best.

W o r d e n  Q r o c e r  C o m p a n y  

GRA N D  RA PIDS—KALAM AZOO—LANSING  

T H E  PR O M PT SHIPPERS
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Movement of Merchants.
Coopersville—A rt H am ilton has 

opened a garage and repair shop.
T raverse C ity—George E. Ham len 

succeeds E. B. Fick in the grocery 
business.

Lansing—The Sparrow-Kroll Lumber 
Co. has removed its general offices to 
Marquette.

R odney—A bank will be opened 
here about Sept. 1, w ith Charles Bo- 
vay as cashier.

N ew aygo—Rosno N. LeM ire suc
ceeds W . A. K rause in the d rug and 
grocery  business.

Kalamazoo—The L. B. Klose Electric 
Co. has increased its capital stock 
from $10,000 to $20,000.

Big Rapids—The Sanford Co., deal
er in general merchandise, has changed 
its name to the McNulty Co.

Ed more—The Edmore • Grain and 
Lumber Co. has increased its capital 
stock from $15,000 to $70,000.

Royal Oak—The Royal Oak Ice & 
Produce Co. has changed its name to 
the Royal Oak Ice & Coal Co.

C hesaning—The Chesaning N ation
al Bank building is p rogressing  rap id
ly and will soon be ready for occu
pancy.

M arquette—Louis Persistz. of D e
tro it, will engage in the shoe busi
ness Sept. 1. at 118 N orth  F ront 
street.

Ironw ood—The Iro n  N ational Bank, 
capitalized at $125,000 has been o r
ganized and will open for business 
S e p t 1.

Lansing—Boyd Small is enlarging 
his store building, and will add lines of 
clothing to his stock of men’s furnish
ing goods.

D etro it— Buhl Sons Co. wholesale 
hardw are and iron dealer, has increas
ed its capitalization from $1,000 000. 
to $2,000,000.

How ell—Hoff Bros, have sold their 
garage and autom obile supply stock 
to  \ \  . H. W ilcox, who will take pos
session Sept. 1.

Lansing—The S qu ire-D in gee Co. 
which recently  purchased the plant 
of the Keekuk C anning Co. has open
ed it for business.

H udsonville— Henry V er H age has 
purchased the H udsonville H otel and 
will convert it in to  a garage and au to
mobile supply store.

L ansing—A. P. W alker, grocer at 
the corner of W ashington and F ran k 
lin avenues, is converting  it into a 
serv-self grocery store.

Alma—Arlo Eckert has purchased the 
Giles and Rivest meat market a t the 
corner of Superior and Euclid avenues 
and will continue the business in con
nection with his meat market on West 
Superior street

B ankers—L. M. Becker has sold 
his stock of general m erchandise to 
H arry  Andrews, recently  of Hillsdale, 
who will take possession Sept. 1.

H olland— Fire destroyed the store 
building and grocery  stock of Clar
ence Bouman, a t Jenison Park, Aug. 
13, entailing a loss of about $10,000.

M arquette—T he Pendell Pharm acy 
is rem odeling its store building, in
stalling plate glass windows, a steel 
ceiling and m odern electric light fix
tures, etc.

H illsdale— N early all of the old 
wooden store buildings in the business 
section have been ordered  torn down, 
by the sta te  fire m arshal, afte r a per
sonal inspection.

D etro it—T he N ortheast Lum ber 
Co. has been organized with an au
thorized  capital stock  of $40,000, of 
which am ount $20,000 has been sub
scribed and $4,000 paid in in cash.

Ada—Rex F. A nthony is erecting a 
tw o-story  brick and tile store build
ing, 30 x  75 feet in dimension, which 
he will occupy with his grocery stock 
about Oct. 1. T he second story will 
be utilized as a hall.

Bellevue—Lewis H orn, of C har
lotte, recently honorably discharged 
from service, has engaged in the con
fectioner}'-, cigar, fruit and baked 
goods business, having purchased the 
Fred H oeflinger bakery.

D etro it—The H am ilton Stores Co. 
has been incorporated  to buy, sell and 
conduct drug, confectionery and cigar 
stores, with an authorized capital 
stock of $1,000, all of which has been 
subscribed and paid in in cash.

M uskegon—Lipm an Bros, has been 
incorporated  to conduct a w hole
sale business in butter, eggs, cheese 
and farm  produce, with an authorized 
capital stock of $10,000. all of which 
has been subscribed and paid in in 
cash.

Chesaning—A. Greenbauni and Co. 
has sold its clothiing and men’s furn
ishing goods stock to Edmund Reh- 
man. who will continue the business 
under his own name and its shoe stock 
to Albert Babion. who has taken pos
session.

C harlotte—R. C rofoot has sold his 
store fixtures and clothing stock to 
his clerk. H ale Clemens and A rthur 
M itchell, of Jackson, who have form 
ed a copartnership  under the style of 
M itchell & Clemens and will take 
possession Sept. 1.

L ansing— Paul E. Dunham, proprie
to r of the Dunham  hardw are, im ple
m ent and harness sto res on T urner 
street, has purchased the tw o store 
buildings at 1216 and 1218 T urner 
street and will occupy them  with his 
stocks as soon as the stores have been 
thoroughly  remodeled.

Bay City—The Home Laundry Co. 
has been incorporated with an author
ized capital stock of $15,000 of which 
amount $8,000 has been subscribed and 
pain in in cash.

Amble—The Amble Elevator Co. has 
been incorporated with an authorized 
capital stock of $10,000. of which 
amount $5,600 has been subscribed and 
paid in in cash.

Saginaw—P. J. Sensabaugh, .formerly 
engaged in the grocery business at 509- 
La peer avenue, has opened a modern 
grocery store at 1020 Clinton street, 
West Saginaw.

Cadillac—The Vogue Co. has been 
organized to  conduct a general de
p artm en t store w ith an authorized 
capital stock  of $10,000. of which 
am ount $5,000 has been subscribed 
and paid in in cash.

Detroit—Kelley and Co. has been in
corporated to buy and sell meats and to 
manufacture meat products, with an 
authorized capital stock of $10,000. of 
which amount $5,000 has been sub
scribed and paid in, $3,300.60 in cash 
and $1,699.40 in property.

Ishpem ing—Stephen H. Collick, 
who for the past tw enty-four years 
has been in the employ of Needham  
Bros, in their laundry, has been given 
a financial in terest in the business 
which will be continued under the 
style of Needham  Bros. & Collick.

Saginaw—W illiam  and Nicholas 
W illiams, of W illiam s Bros., have 
leased the store  building a t 314 Gen
esee avenue and will rem odel it, in
stalling plate glass windows, m odern 
fixtures, soda fountain, etc. and oc
cupy it about April 1. 1920, with a 
stock of confectionery, ice cream p ar
lor and delicatessen.

Saginaw—Bruno M artin has m erg
ed his plum bing and sheet m etal busi
ness into a stock company under the 
style of the Bruno M artin  M anufac
tu ring  Co. with an authorized capital 
stock of $25,000, of which am ount 
$16,500 has been subscribed and paid 
in, $3,766.33 in cash, $7,333.67 in p rop
erty  and $5,400 in real estate.

H illsdale— Nearly all of the old 
wooden buildings in the business sec
tion of Hillsdale will have to  be torn 
down, under o rders of the S ta te  Fire 
M arshal. The M arshal ordered  the 
buildings made fire proof o r removed. 
I t  would cost m ore to  make necessary 
repairs than the structures are worth. 
T hey will therefore, go. T he build
ings condem ned, all on B road street 
a r e : The Driscoll m eat m arket, F rank  
Spear’s bicycle shop, D anny Lyons’ 
dry cleaning shop, B urd’s bicycle 
shop. George M orlock's building and 
the Gospel M ission building. O w n
ers of the building's are given sixty 
days to tear the buildings down.

Allegan—T he Goodm an & Akorn 
grocery  stock has been bought by 
Volney W . Ferris w ho took posses
sion of the place Monday. The firm 
has been doing a good business du r
ing the past four years. Mr. Good
m an com ing from Grand Rapids at 
th a t tim e and buying the  in te res t of 
Fred Durand. T w o years ago M essrs. 
Goodman and Akom bought the in 
terest held by W ilfrid  Beery. Mr. 
Akom will rem ain in the store with 
Mr. Ferris  some time, and Mr. Good

man has not yet decided w hat he will 
do. Mr. Ferris  came to  A llegan th ir
ty-one years ago and has since been 
engaged in various lines of business 
and affairs.

Manufacturing Matters.
P erry—J. K. F inneran  has engaged 

in the baking business.
Ionia—The Hayes Ionia Co. has in

creased its capitalization from $757,000 
to $1,257,000.

D etro it—T he S troh C asting Co. has 
increased its capitalization from  $230,- 
000 to $500,000.

South H aven—T he Cable-Nelson 
Piano Co. is e recting  a $50,000 addi
tion to  its plant.

Jackson—The Briscoe Devices Co. 
has increased its capital stock from 
$25,000 to  $40,000.

Saginaw—T he Beck A utom obile Co. 
has increased its capitalization from 
$25,000 to  $50,000.

Jackson—The M ott W heel W orks 
has increased its capital stock from 
$250,000 to  $350,000.

D e tro it—T he Union Co-O perative 
B akery has increased its capitalization 
from  $15,000 to  $100,000.

T raverse  City—T he Acme T ie Co. 
of M ichigan has increased its capital 
stock from  $10,000 to $50,000.

D etro it— Fred W eiss is succeeded 
in the  baking business a t 1089 K er- 
cheval avenue by the Stahl Bakery.

Adrian—R. W. Angell has sold his 
bakery to David C. Clarke, who will 
continue the business at the same lo
cation.

Port Huron—The United Brass and 
Aluminum M anufacturing Co. has in
creased its capitalization from $50,000 
to $100,000.

W aldron—Jacob M eyers, furniture 
m anufacturer, has erected a m odern 
factory  and dry  kiln in  connection 
with his old plant.

Jackson—T he M ichigan Seating Co. 
is building a five-story brick addition 
to its p lan t which will enable it to 
double its capacity.

B enton H arb o r—E. L. B ran t & 
Sons are p lanning the erection of a 
m odern canning factory  a t an esti
m ated cost of $12,000.

Alma—T he N o rthern  W heel Co., 
capitalized a t $1,000,000, will locate 
here and expects to  have its p lan t in 
running order about Dec. 1.

M unising—T he M unising P aper Co. 
has discontinued the m anufacture of 
w rapping papers and will devote its 
en tire  a tten tio n  to  bonds and w axing 
papers.

Detroit—The Dorney and Murphy 
Machine Co. has been incorporated with 
an authorized capital stock of $8,000. of 
which amount $4,000 has been sub
scribed and paid in in cash.

L ansing—T he M adison M illing Co. 
has been incorporated  w ith an au th o r
ized capital stock of $25,000, of which 
am ount $12,500 has been subscribed 
and $2,500 paid in in cash.

D etro it—T he A uto T rim m ers Sup
ply Co. has been organized to  m anu
facture and sell a t w holesale and re 
tail auto parts, machine parts, nuts, 
bolts, etc., a t wholesale and retail, 
with an authorized capital stock of 
$40,000, of which am ount $20,000 has 
been subscribed and $10,000 paid in 
in cash.
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And would you believe it? Some ofThe Grocery Market.
A move which will interest retail gro

cers was begun this month by Duluth 
merchants. A merchants delivery 
service was inaugurated. This is to 
be handled by the Motor Dispatch Ser
vice, Inc., Earl J-, W atterworth, P res
ident.

Two deliveries a day are to be made 
between Thirtieth avenue East and 
Thirty-third avenue West. In other 
sections of the, city the delivery is to 
be once daily.

Trucks call for pickups at stores at 
about S :45 a. m. and 1 :30 p. m. The 
system is expected by the company to 
insure better service at less cost.

T he merchants in this way combined 
to cut down one of the costs of mer
chandise to consumers and it is said the 
greater part of the deliveries of the 
larger stores will be made in this way. 
The change is expected to stop the 
cost of the form er overlapping of 
deliveries. One concern will handle 
all the deliveries for all the firms, one 
or two trips to a neighborhood each 
week day.

The question of unjust claims from 
merchants is being watched closely by 
the jobbers. Some of them are talk
ing over the subject with their road 
salesmen, so that goods will not be re
turned without investigation in case 
the customer should be adjudged en
tirely at fault in his position as to the 
situation.

Possibly there is somewhat of retal
iation in the new lines that grocery 
houses have been putting in. »Grocers 
have been the butt of invasions of 
their lines for a long time. Confec
tionery stores, drug stores and other 
kinds of business have been invading 
the grocery line under various excuses 
for a long tome, and now the grocer is 
coming to his own. He has been sell
ing automobile supplies for some time, 
thus strengthening the retail hardware 
merchant in the belief that he is logi
cally the automotive accessories com
munity distributor. Now he is being o f
fered such things as phonographs and 
phonograph supplies, and this line will 
enable the merchant to brighten up his 
new soft drink and ice cream depart
ment with phonographs and records 
from stock as samples of what he has 
for sale.

So after he has fitted up his grocery 
client with tires, tubes and spark plugs 
and can get him down to an ice cream 
sundae and his refreshm ent section of 
the store, he can play a few records 
and thus ensnare him into increasing 
his home supply of records, or if  he 
has no phonograph at home to turn 
over a new leaf and buy this musical 
instrument.

the wholesale houses are able to supply 
the grocer and general merchant with 
such things as electric irons and vac
uum sweepers.

Sugar—Eleven cents a pound as the 
selling price of sugar a t re ta il and 
10c by the w holesaler is the sum of 
an edict issued by the D epartm ent of 
Justice, A ssistant A tto rney  General 
C. B. Am es announced Thursday. 
Those prices are considered fair and 
if the sta tem en t of the departm ent 
is to be taken a t its face value those 
prices will be insisted upon and jo b 
bers or reailers exceeding the limit 
will be charged w ith profiteering. In 
face of the fact th a t H erb ert H oover, 
as the late food adm inistrator, allow 
ed retail grocers \ l/ 2c profit, this state
m ent came as a d istinct shock to the 
trade and will undoubtedly result in 
s tro n g  protest. A lready some of the 
local food adm inistrations, which have 
been revived since last week to aid in 
checking advancing prices, have 
agreed upon the old food adm in istra
tion profits. T his is particularly  true 
of New Y ork City where A dm inistra
to r  A rthur S. W illiam s has his o rg an 
ization working. All sugar now sold 
in the U nited  S ta tes is contro lled  by 
the G overnm ent through the U nited 
S ta tes Sugar E qualization Board, w ith 
headquarters at New York. This 
Board buys all raw  sugar produced 
and im ported. I t  then  sells the raw 
sugar to the refining companies. The 
B oard stipulates the price a t which 
the refining concerns shall sell the 
sugar to  w holesalers. W holesalers 
are under licenses, but their selling 
price is not fixed by the Board. Sev
eral congressm en were said to be 
planning to dem and th at the Sugar 
Equalization B oard also fix the w hole
sale prices, which could be easily 
done, they  say. because the Board 
could w ithdraw  the license of any 
w holesaler who refused to sell ac
cording to  directions.

Tea—The market shows no special 
change for the week although there 
have been several advances, tea holders 
contend that generally speaking, tea is 
about as cheap a food product as there 
is on the market, in spite of large ad
vances in cost of production. The 
week’s demand has been light, without 
change in price.

Rice— Southern p lan ters are refus
ing to  accept o rders less than  14l/ ?_c 
per lb., as com pared w ith norm al 
prices of 4P£c in o rd inary  tim es. As 
ye t the adm inistration  has done n o th 
ing to  bring  the rice profiteers to time 
—they are Southerners, you know. 
In  fact, the adm inistration  has p racti
cally precip itated  the p resen t situa
tion by perm itting  alt the old rice to

be exported  from  the U nited States.
Coffee—Although there is a little 

weaker undertone to the market for 
Rio and Santos coffee, owing in part to 
the lack of demand and in part to the 
Government’s talk about refusing food 
products, the highest of which is coffee, 
prices show no material decline. Cof
fee futures are somewhat lower, but 
none of the change which has occurred 
so far is material. Milds are steady 
to firm, with no material change for 
the week. Spot stocks are light, and 
there is no pressure to sell.

Q? fined Fruits—T he market weakened 
during the week and at least small lots 
in nearly all lines could be had at the 
opening prices. Some holders were 
still asking from 10 per cent, advance 
up, but others would sell at 5 per cent, 
or lower, even on yellow cling peaches. 
The foreign exchange situation has 
thrown the market into a waiting pos
ition on both sides. California canned 
fruits continue very scarce on spot. 
Practically the entire 1919 pack has 
changed hands, a great deal of it twice, 
as the buyers have resold their con
tracts. Unless the government inter
feres, the consumer will pay very high 
prices for California canned fruits this 
year.

Canned \  egetables—Trade have been 
interested in the Government’s offer of 
several thousand cases of No. 3 to
matoes, f. o. b. Baltimore, at $1.57^ .  
There have been no keenly interested 
buyers as yet, but undoubtedly goods 
will sell to some extent, as the price is 
5c@10c below the market. Canned 
peas are very scarce, especially fancy 
grades. Standards are more plentiful, 
but only fairly so. Corn scarce. O ut
look for the new pack, especially for 
New York and Maine, is very fair at 
this writing. The Government has 
some canned peas and corn to unload, 
but it is not affecting the situation.

t anned Fish— New pack pink sal
mon is being offered at $2 Coast, and 
Alaska red at $3.25 Coast, by some of 
the smaller packers, subject to general 
opening prices, up or down. One 
packer is offering pink firm at $2 Coast. 
The spot market on pink sticks at $2.10 
to $2.15, with few holders willing to 
sell at the lower figure. Red is nom
inally about $3.25, but none is offered 
even at that price. New fancy Japan
ese crabmeat. Is. is quoted spot New 
York a t.$32.50; this not one of the well 
known brands. Future shrimp is 
quoted at $1.50 for Is :  $3 for l ^ s .  
packers having advanced prices because 
of the unexpected demands of the fish
ermen.

Dried Fruits—No change can be re
ported in the dried fru it situation. 
There is reported to be a little accum
ulation of new crop apricots owing to 
the high prices. Future raisins are 
being offered l@ lr/ 2c over opening 
prices. Holders of contracts for 
future prunes are peddling them about 
at l l/ 2(n 3c over the opening. Gov
ernment talk about reducing prices has 
scared buyers and they are not eager. 
Dried fruits generally are quiet, with 
prices about marking time.

Cheese—T he m arket is dull, with a 
light consum ptive demand, at prices 
ran g in g  about lc  per pound lower

than a week ago. The quality a rriv 
ing is show ing the effects of the warm  
w eather. T he m arket is fairly steady 
and if we do have any change it is 
likely to be a fu rther decline.

Provisions—T he m arket on sm oked 
m eats is steady, with quotations 
slightly  low er than  previous quota
tions. T here  is an ample supply to  
m eet all presen t requirem ents. T he 
m arket on dried beef is steady to  
firm, with a light supply and fair de
mand. T he m arket on barreled  pork 
is steady, with quotations the sam e as 
previous quotations. T here  is a light 
supply, w ith a very light demand. The 
m arket on canned m eats is steady, 
with unchanged quotations. T he m ar
ket on pure lard is slightly easier, 
quotations Fein/g about y2(n lc  per 
pound under quotations of last week. 
T here is an adequate supply to  m eet 
the light demand. The m arket on 
lard substitu te  is steady, with un
changed quotations.

Salt F ish— M ackerel is inclined to  
be firmer, although w ithout any m a
terial change for the week.

The hederal T rade Com mission has 
issued an o rder against the Beech- 
Nut Packing Co., of C anajoharie, o r
dering  that concern to discontinue its 
system  of requiring  dealers to  m ain
tain standard  fixed resale prices in the 
sale of its products to the public. The 
order is particularly  applicable to the 
Beech-Nut Co.'s m ethods of selling 
chew ing gum. One of the features of 
the investigation was a card index 
system  m aintained by the Beech-Nut 
Co., of jobbers and re ta ilers all over 
the L nited States. In it the entire 
trade had heen catalogued under v a r
ious heads, such as those w illing to 
m aintain standard  resale price, those 
who were not and those who were 
plain cutters. A nother feature was 
the fact that the Beech-Nut Co. used 
a keying schem e of m arking its cases, 
so th a t if any jobber sold a retailer 
who had been cut off. the goods could 
be traced to the responsible seller.

J. B. Cleveland, of Cleveland and 
Marthey, grocers at Alma, renews their 
subscription to the Tradesman as fol
lows : “I enclose $4 instead of $2. I 
would greatly miss the Tradesman and 
thank you for sending it when I was in 
arrears.”

B. F. Hutchins, for several years en
gaged in trade at Ionia, has opened a 
grocery store at 460 Lyon street, the 
Worden Grocery Co. furnishing the 
stock.

M. D. Crane and Co., dealers in gen
eral merchandise at Stanwood. writes 
the Tradesman as follows: “Keep the 
good work going.”

Carl E. C arlson h as engaged in the 
g rocery  business at Olivers, the W o r
den G rocer Co. furnishing the stock.

B. G erber has sold his bakery a t 
2126 W ealthy  street to  W illiam  Gold- 
ring, who has taken possession.

Louis T im m erm an succeeds H arvey 
May in the grocery  business a t 1431 
Coit avenue.

T he sta te  of mind is often the sta te  
of the stomach.
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President W ilson’s Crusade Against 
Present Prices.

The suggestion in our editorial 
column last week that the presence 
of unusually large reserves of certain 
staple foods would be m isunderstood, 
leading to false conclusions, is ver
ified by later events. The burden of 
the P resident's m essage to  Congress, 
as it relates to the high price levels, 
the character of proposed legislation, 
the m ethod of judicial investigations 
as a prelim inary to  charges of vio
lation of the w ar-tim e law of August 
10. 1917. all center chiefly upon the 
apparent belief that "hoarding" of 
food products to an illegal extent is 
responsible for the high prices: that 
such prices are abnorm al and 1:c t : - 
tious by reason of such “hoarding.”

The President's m essage on the 
subject begins with an assertion, the 
tru th  of which he cannot by any pos
sibility know: an assertion  which 
must be contrary  to the consensus of 
opinion on the part of m erchants who 
risked their capital in the accum ula
tion of reserve at high prices, believing 
that the goods stored would u ltim ate
ly meet an actual public need. He 
declares:

"The prices the people of this coun
try  are paying for every th ing  th at is 
necessary for them to use in order to 
live are not justified by a shortage in 
supply either present or prospective."

He goes on to assert that these 
prices are in many cases artificially 
and deliberately created by vicious 
practices—which seem s like jum ping 
to a conclusion which fairness would 
hold in abeyance until proof were 
b rought forw ard under unprejudiced 
investigation. But what concerns 
this analysis is chiefly the declaration 
that present prices of all comm odities 
are unjustifiable because of any pos
sible relation of supply and deman i

A fter dealing with o ther m atters 
the President reverts to this charge 
of hoarding and m anipulation by re- 

t ’-e fact that storage reserves 
of im portan t items of food are g reat
er than last year by an average of 
some 19 per cent., despite the rise in 
prices. He m entions am ong these 
the excess holdings of poultry, eggs 
and butter.

It is well known in the trade that 
these relatively large stocks were ac
cum ulated at high prices under the 
belief that during the com ing m onths 
of decreased production they would 
be needed at proportionate prices to  
supply the combined dem ands of our 
own and foreign peoples under a re
sum ption of commerce with nations 
previously cut off from cur food sup
plies. 'T he  President declares in h s 
m essage to  Congress that this cannot 
be the case, that there can be no p ro 
spective shortage sufficient to justify 
the prices now prevailing in the m ar
kets. Yet he makes the o ther s ta te 
m ents that show the lack of founda
tion for this conclusion. He admits 
that we are exporting  more of our 
foodstuffs and m aterials of every 
sort than ever b e fo re : he declares 
that this is no index of what foreign 
sales will continue to be, or of the 
effect of this m ovem ent noon supplies 
and prices. H ow  then ca-’ he justify 
the assertion that there can be no

shortage of present stores of any 
com m odity to supply future de
mands?

The degree to  which foreign p u r
chases will continue to  take our p ro 
ducts m ust rem ain uncertain, so the 
President asserts, “until peace is es
tablished and the nations of the world 
have concerted the m ethods by which 
norm al life and industry  are to  be re 
stored .” Does th is sim ply mean that 
we shall know the ex ten t of the for
eign demand only as it actually may 
be dem onstrated, and after the fact? 
If so, well and good, it is true, even 
axiom atic. But our m erchants m ust 
deal in our food products as they are 
produced: they m ust accum ulate re
serves before all these m anifest un
certain ties of the future are resolved 
by dem onstra tion : and the estab lish
m ent of peace—even the culm ination 
of the League of Nations—will put 
them in no bette r case.

W e make much of this plain e rro r 
of conclusion in the P residen t’s m es
sage. this unjustifiable assertion  that 
there can be no prospective shortage 
of supply sufficient to  justify  the p res
ent prices, because we see in such 
fallacy the chief foundation for char
ges of vicious practices, com bina
tions and m anipulation. W e shall 
not here make a sim ilar e rro r in de
claring  that prices of all products 
and m aterials are free from the influ
ence of illegal agreem ents. But in 
the great staples of dairy and poultry 
products accum ulations of reserve 
are accomplished by thousands of in
dividuals and business establishm ents 
in all parts of the country among 
whom there  can be no con tro lling  
com bination coercive of the o thers: 
we know th at the prices at which 
these goods are accum ulated are the 
natural result of free and open com 
petitive trade forces: th a t individual 
factors in the accum ulation store the 
goods because they believe th at rela
tions of supply and demand, estim a
ted prospectively as they m ust be, 
will justify  the prices paid: we know, 
and the sto rers know, th at if this es
tim ate of future conditions is sound 
profits will be made and a public se r
vice perform ed to the best advantage 
of all concerned: that if the estim ate 
is w rong losses are inevitable to the 
sto rer alone, apart from such de ter
ioration losses as are inevitable in 
the necessary carriage of perishable 
comm odities. And these conclusions 
are neither “hasty” nor “shallow .”

The President adm its that there is 
’’O complete imm ediate rem edy (for 
high prices ) to  be had from legisla
tion and executive action. He says 
"the free processes of supply and de
mand will not operate of them selves." 
which, if it m eans any th ing  at all. 
would seem to be erroneous, for the 
laws of supply and demand depend 
upon the e ternal verities and will op
erate through all legislative action. 
Norm al results may be aborted  by a r
tificial restrain ts, but the result of the 
abortion m ust be according to  the 
inevitable law.

I t looks as if the P residen t’s rec
om m endations of executive and leg
islative action will keep the trade in 
a turm oil of uncertainty, costly  ex tra  
labor and general distress for m onths

to come. They will probably be in 
full position to appreciate the force 
of the President’s words when he 
said in his m essage:

" \ \  here there is no peace of mind 
there can be no energy in endeavor. 
T here can be no confidence in indus
try, no calculable basis for credits, 
no confident buying or system atic 
selling," etc. Had he been thus des
cribing the effect of the a ttack  upon 
the food trade and of the proposals 
to  load it down w ith fu rther ham per
ing restric tions and supervision by 
governm ental bureaus he could not 
m ore vividly have pictured the de
m oralizing effect of it all.

They Must Really Be Sardines
Sardines m ust be sardines in South 

Africa or else there is trouble. A re 
po rt made on the subject to  the De
partm ent of Commerce by the A m eri
can Consul at Johannesburg  sta tes: 
“ In a recent law -suit before the Su
preme Court, in which the use of the 
trade name ‘Sardines’ on the package 
was brought into question, the deci
sion rendered was that contents were 
not sardines, as ‘sardines are only ob
tainable from the coast of Portugal, 
and no canner is justified in calling 
such an article sardines unless they 
em anate from the place above m en
tioned.' " The Consul adds th at under 
this decision a recent shipm ent of so- 
called sardines from  Japan was denied 
entrance into the Union of South Afri
ca by the custom s authorities.

You aren 't much more likely to get 
pertect clerks than your clerks are to 
have a perfect employer.

CANDY
VERSUS

ALCOHOL
Few people rea lize  th e  trem en d o u s In 
crease  in th e  consum ption  of Sw eets 
since  th e  ad v en t of P roh ib ition . I t  is 
e s tim a ted  th a t  $800,000,000.00 is th e  N a 
tio n ’s  a n n u a l C andy a n d  C hocolate bill 
a t  p re sen t. B est e s tim a te s  in d ica te  th a t  
th e  A m erican  people squandered  Two 
Billion of D ollars fo r A lcoholic L iquors 
during- th e  y e a r  1918. A la rg e  am o u n t 
of th is  m oney is now being  sp en t fo r  
Candy. L ead ing  m a n u fa c tu re rs  rep o rt a  
cap ac ity  business, w ith  o rd e rs  booked 
ah ead  to  keep  th e m  busy  fo r m on ths  
to  come. F ew  in d u s trie s  en joy  a  b r ig h t
e r outlook fo r con tinued  p rospe rity , w ith  
re s u lta n t la rge  earn in g s, th a n  do th e  
lead ing  C andy m a n u fa c tu rin g  concerns. 
Our sta tistica l departm ent has in prep
aration an interesting analysis of the 
Candy and Sugar situation, if in terest
ed, we will gladly forward you a copy 
upon request.

F. A. BREW ER  
& COM PANY

SPECIALISTS

C A N D Y  A N D  
S U G A R  S T O C K S

208 South LaSalle St. CHICAGO

Saginaw  Votes
“Yes”

T h a t's  the way our m any customers w ho have 
visited our H oliday Line, which is displayed at 223 
South W ashington  St*, Saginaw , have voted, as dem 
onstrated by the handsome orders which they have 
left w ith us*

Now , there are a few old customers and prospective 
buyers who have not made their definite appointm ents 
w ith Mr* H oskins yet*

Rem em ber, that Sunday, A ugust tw enty-fourth, is 
positively the last day of the display*

W rite  M r. H oskins, or call him  on the Phone, 
T O D A Y .

Hazeltine & Perkins Drug Co. 
G r a n d  R a p i d s ,  M i c h i g a n
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Late News From the Cloverland of 
Michigan.

Sault Ste. Marie. Aug. 19—Gus. 
Dehlin, who for several years has been 
m anager of the Xeveaux d ru g  store, 
a t M anistique, has resigned his posi
tion and will move to G ladstone, 
where he has purchased an in terest 
in the Coburn d rug  store. D uring the 
tim e N eveaux owned the G ladstone 
drug store, Mr. Dehlin was m anager 
of the store, so that he needs no in
troduction  to the good people of 
G ladstone. Mr. Dehlin has m ade m any 
friends at M anistique who reg re t his 
departure but wish him success in his 
new field.

E arl Curzon th inks the K aiser will 
not be tried in London and about half 
the w orld is beginning to  think th a t 
he will not be tried outside of L on
don.

T he Soo gives two of the best foot 
ball players to Y ost th is year, being 
the b iggest asset to  the Michigan 
eleven. Archie W eston and A. Goetz 
are both Soo products and. judging 
from past records, they  will be the 
b ig  noise in the game.

The boat strike has had some effect 
upon the activities at the Soo. espec
ially around the Locks, w here the 
auie tness is noticed m ore than any 
place else on the Lakes.

K. Barish, of Ironw ood, form erly 
connected w ith the Barish B ro thers 
c lo th ing  store, of this city, was a busi
ness visitor here last week.

F red  Bye, one of our popular m eat 
m erchants, has purchased a new six 
cylinder m otor car, which is being 
used between his place of business and 
the sum m er cottage on the H ay Lake 
road.

Joseph France, p rop rie to r of one of 
the leading decorating  establishm ents 
here, has purchased a new touring  
car and enjoyed a trip  th rough  the 
sylvan valley over the Canadian hills 
last week. Mr. France is ge ttin g  to 
be some chauffeur and from  all ac
counts he will soon be an expert.

T he Salvation A rm y was given a 
$1,500 boost by our W ar C hest last 
week.

O ne of the six new arm y trucks 
which are being d istributed  by the 
S tate D epartm ent is expected to  a r
rive here th is week. T he o thers will 
probably  follow som etim e nex t week. 
T he use of these trucks will be a 
g reat aid to the country  and will, no 
doubt, prom ote the work on road jobs 
now  under construction.

T he dense fogs for the past week 
have caused m any auto accidents in 
Chippewa county, but the rain the 
last few days has helped much to 
clear the a tm osphere of smoke.

Passm ore & Paquin. our en te rp ris
ing shoe dealers, are g rea t believers 
;n advertising. T hey had a real live 
B uster Brow n a*d his dog T ige to 
en terta in  the kiddies in front of their 
place of business last week and 
souvenirs w ere also distributed. From  
all accounts it was a paying venture.

The Paw ley Business College has 
moved from  the  T im es block to the 

bid ing  on Dawson stree t which was 
form erly used as a hospital. W hen 
the necessary im provem ents have been 
made, the College will have excellent 
quarters.

T he City Com mission has decided 
fo perm it the rem odeling  of the 
P ease-L ipsett Block by R. A. H ern, 
who expects to  convert the building 
into an up-to-date theater.

S. M arks, of the firm of M arks & 
Schenk, and A. E. Cullis, m anager 
of the  Soo W oolen Mills, left last 
week w ith their families for a m otor 
trip  to  M ackinac Island and Southern 
M ichigan, re tu rn ing  by way of Chi
cago.

M unn M cLaughlin, of the firm of 
M cLaughlin B ro thers Com panv was 
m arried last week to  Jane M ardel F e r
guson. T he newlvweds got an early 
sta rt, being  m arried  a t 5:30 in the 
m orn ing  and left on the steam er 
M anitoba on an extended trip  on the 
Lakes. C aptain M cLaughlin was ju st 
recently  discharged from  the service

of L ncle Sam and is one of the m ost 
popular young  m en in the city. T he 
bride has a host of friends, being con
sidered one of the p re tties t g irls in 
our city. The couple have the con
g ratu lations of their num erous friends 
■’'ho wish them  success in their new 
life.

W hy is the average m an m ore polite 
‘o people whom  he never expects to 
m eet again than to  those whose good 
opinion is w orth  having?

It m ight be well for v isitors to  re 
m em ber that a warm  welcome soon 
burns out. W illiam  G. T apert.

A Grocer’s Experience W ith St. Peter.
M ears, Aug. 19—T he grocer drew 

his final b reath  and from  this life de
parted. H is journey to  unknow n 
spheres im m ediately started . He 
stood before the pearly gates, his soul 
was full of fear (he had come from 
good old M ichigan, so was not full 
of beer). St. P e ter tow ered above 
him, a frown upon his face, “ Do you 
not know," he thundered, “for a g ro 
cer, we have no place, on the  gold 
paved streets of heaven, where all 
the godly walk, why if I let you lin
ger. ’twill cause a lot of talk. On 
earth  you skinned the honest (?) 
farm er, put sand in sugar, too, and 
lied about your products until your 
lips were blue. You gave th irteen  
ounces for a pound, sold cootie cheese, 
and bacon, too; and a thousand o ther 
little  tricks, also were laid on you. 
You have the nerve to come up here 
expecting  to  get in, go take the ele
vator down before I bust your chin.”

T he grocer quickly raised his head, 
eyes blazed w ith righ teous wrath. 
“ Hold yourself, ole Pete.” he cried, 
"while 1 give you the gaff. I ’ve run 
a grocery, m any years, and th rough  
the war as well. ^ ou know what 
Sherm an said of war? T he grocery 
business, too, is hell. I lived true to 
war restric tions and was everybody's 
goat. And when people were not su it
ed. sure ’twas me who rocked the 
boat. I w orked eighteen hours every 
day until ready down to drop. Xo 
use for Sunday to  come round, I had 
not tim e to  stop. ’Tw as, store w ar 
work and loan drives, too, but I did 
not care a damn. A lthough my m ain
stay. my only son. was help ing  Uncle 
Sam. \ \  hen the A rm istice was sign
ed, then I though t all would be well, 
and if I died. I 'd  go to H eaven—I 
had, had my share of hell. T hen I 
saw there would be no let up. For 
ike Sigle, of New York, has sprung 
" new invention—to ex tract the hog 
from pork. And incidentally  it will 
put the m erchant on the blink (of all 
the foolish, crazy laws, this takes the 
cake I th ink). W hen T read this in 
the T radesm an I fell over with a sigh 
tnd crossed my hands across my chest 
and calm ly did I die. So, St. Peter, 
-ve pass your accusations up. even th • 
honest (?) farm er stuff, and if you 
say elevator down. I ’m here to cHl 
••our bluff. I can shovel coal for the 
devil, at the sam e tim e w ear a sm ile: 
'o r th at com pared w ith business on 
earth  will beat it by a mile."

S t  P e ter stood in deep th o ugh t *or 
•mssibly a m inute. T hen cried. “Ho. 
guards, clear heaven of every poli- 
’ eian in it. Send them  flying dow n
ward and give each one a berth  and 

,re their places in heaven, for the 
-rocerym an_ from  earth .” 
t T hen tak ing  his flam ing sw ord in 
s and, St. P e ter w rote these lines'
' You know St. Pete, is old fashioned, 
and still believes in s ig n s .) :

In the future, when a grocervm an 
■pplies for entrance here, open the 
"a te s—-strew roses down and make 
the pathw ay clear.” Chronic Kicker.

I f  we could only m ake our highest 
m om ents perm anent, w hat splendid 
things we should do in life and what 
m agnificent beings we should becom e; 
but we let our reso lu tions cool, our 
visions fade until it is m ore con
venient to  execute them  and they  are 
gone.

The
Finest Foods

From Orchard, Field and Garden, 
are offered under ihe

NONE-SUCH
BRAND

BUALITY foods mean economy, for 
there is more nutriment and less 

waste in nature’s perfect products than in 
inferior grades that may be offered at slight
ly lower prices.

W hen the housewife orders the famous 
NONE-SUCH Products from her grocer, 
she not only insures for her table the finest 
of pure foods, but is expending her allow
ance with wise discrimination.

NONE-SUCH foods are the pick of the 
crops in whatever section any particular 
product is growm to the best advantage. 
Crop experts make the selections, the latest 
scientific, sanitary methods are employed in 
packing them, and every operation is guided 
by the highest standards ever established 
for the preparation of pure foods.

There are over 5 0 0 0  varieties of NONE
SUCH Brand Foods. From every part of 
the United States, and from across the seas, 
we bring “good things to eat’’ to the house
wives ot Orand Rapids and vicinity. Every 
product carries the NONE-SUCH label, 
and that label is your protection. If you 
stock these goods, you will be sure of get
ting the finest foods that grow.

McNEIL & HIGGINS CO.
CHICAGO

R ep resen ted  by
MR. FR A N K  .1. COMSTOCK

Address: 427 Lagrave A ve.,
Grand Rapids, Mich.
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MAKING GOAT OF T H E  GROCER
As outlined by the Tradesman a 

week ago. there is no disposition in 
grocery circles to antagonize the hunt 
for speculators and gougers or to 
shield them from the consequences of 
their malfeasance of public duty. But 
if half the hysteria that a week has 
brought to the surface takes definite 
form, the legitimate trade are in for 
a period of exploitation and miscon
ceived zeal for low prices such as the 
war did not produce in all the months 
of Hooverism.

The great trouble in such hysterical 
movements is the lack of understand
ing by the reform ers as to what is 
normal and legitimate and which 
artificial and inflation. Every day one 
hears of the “discovery” of millions of 
pounds or hundreds of thousands of 
“cans”—never “cases" because single 
units sound better—of this or that and 
in some cities seizure has been actually 
made of stocks of food that are in no 
wise open to suspicion as the cache of 
a hoarder. This is the season when 
warehouses are supposed to fill up. es
pecially when hundreds of shippers have 
accumulated goods for export only to 
find them delayed by tonnage scarcity 
and piled up in warehouses. It is un
safe to conclude that supply and demand 
have parted company on the sole basis 
of American demand, for after a couple 
of seasons of feeding the world, Amer
ica cannot instantly slump back into 
keeping all her products at home. There 
is no great surplus of food here as meas
ured by world demand, once ships 
and foreign credits and all other essen
tials are at hand.

Nor are popular comparisons and con
clusions as to price altogether fair. 
Men who ship goods to market, goods 
produced at war-time cost, cannot 
always sell them at cost even and are 
forced to the alternative of storing 
them temporarily, yet not necessarily 
as profiteers or gougers. And much 
food stored here now in abnormal quan
tities is of this sort.

Another popular misconception is that 
Uncle Sam’s surplus sales are going to 
break prices. They won’t do anything 
of the sort, as the trade now realize, 
though at first they stood aghast at the 
prospect. Offering millions of cans of 
stuff, or tons of ham or bacon may for 
a few days lead to a temporary decline 
in trade, but inside of a fortnight or so 
it will all have vanished and the grocer 
once more come into his own. More 
than that, he will be more popular than 
ever, for by the time the novice has 
tried to buy food at a schoolhouse from 
a novice, bought it in quantities, lugged 
it home, or paid for it in advance and 
waited for its delivery by parcels post, 
he will have discovered the false econ
omy of it all—at least as measured by 
his expectations—and be ready to let 
the grocer do it at the slight advance 
in cost.

It is always terrifying to contemplate 
the dumping of a surplus onto an in
flated market, but in the long run it is 
much like a bad tooth—better have it 
out and over with as soon as possible. 
The anxiety and the adversity are eas
ily absorbed and well comoensated for 
by the reaction. The coffee valorizers 
of Brazil learned it years ag o ; that

while the withdrawn staple existed 
prices never moved freely. Had the 
planters taken their losses they would 
more readily have recovered. The law 
of supply and demand is as inexorable 
as the laws of gravity or of physics. 
Uncle Sam’s surplus will be a seven- 
days’ wonder and then be forgotten.

Congress is not finding it altogether 
easy to enact all the fanciful measures 
that amateur economists have cooked 
up to check the H. C. L. and is slowly 
discovering that prices are not made 
by whim or dictum. The bill to arbi
trarily legislate a requirement that all 
food traders must forthwith reduce 
prices 25 per cent, was only a bit more 
extreme than some of the other assinine 
schemes proposed.

W hatever Congress does emit will 
probably be fairly rational and mate
rially short of the reform ers’ expecta
tions. Present indications are that it 
will also apply to clothing, shoes, etc., 
as well as to food, although the yellow 
papers still seem to count food the only 
thing in which the profiteer revels. And 
it won’t produce a fraction of what it 
is expected to. The situation is exactly 
like that of two years ago when the 
Lever bill was first enacted and Mr. 
Hoover loomed up large as a National 
hope.

But Mr. Hoover did not bring food 
prices dow n: he kept them down. But 
for his rule about reselling speculative 
prices would have ensued. His limit 
of profits kept retail prices down and 
held values down to a ‘‘cost plus” basis: 
also wholly destroyed any general level 
of market prices. Prices varied be
tween stores, between cities and be
tween producers. In fact, not until a 
whole season’s pack had been finished 
could a packer tell what his prices were 
He could not have marked the cost on 
the label as some of the plans now pro
pose ; he had to sell on a safe guess 
and later rebate to the buyer.

And as for licenses they always were 
on a shaky legal basis and survived 
solely on the strength of public senti
ment and a patriotic sense of duty. 
W holesalers and manufacturers were 
licensable and manageable under a 
Federal license, but the retailers had to 
be reached by State and City mach
inery. “Fair price” lists were only as 
strong as public sentiment made th em : 
they never did have much legal force 
or authority and scores of penalties 
were inflicted by sheer power of public 
opinion.

W herefore can Congress, in time of 
peace, when the public is not moved 
by deep moral sense of patriotic zeal 
to back up the “boys over there.” con
stitutionally enact laws as it did in the 
face of a world war? True, the war 
is still technically on and the President 
could have acted at any time he chose 
in the past two years to stop profiteer
ing. Can “fair prices” be enforced if 
some one protests? Business men are 
wondering why the merchant must be 
“skinned to the bone” in his profits 
when the labor union is out for all there 
is in it—and then some—in utter dis
regard of public opinion, responsibility 
or moral, economic or social law. Not 
that they object to playing fair, but 
they do want the same treatm ent meted 
out to  others.

PR E SID E N T  W IL SO N ’S O PIN IO N
President W ilson says:
T H E  R ETA ILER , W H O L E 

SALER A N D  M ANU FA CTUR ER  
ARE H O L D IN G  U P  T H E  P E O PL E  
OF T H IS CO UNTRY A N D  GOUG
ING  TH EM  W IT H  E X T O R T IO N 
ATE PR O FITS.

' Evidently Mr. W ilson is not look
ing for the votes of business men or 
farm ers in the event of his standing 
for a third term  as President. H e is 
pinning his faith to Gom pers and the 
labor unionists whom he has gorged 
with ill-gotten gains and made a r
rogant w ith special privileges.

RU LE OF FORCE M UST END.
Lloyd George does not appear 

troubled at having the London Times 
on his hands—or his trail. He has an 
Irish policy in view, he tells the House 
of Commons, but not the one advoca
ted by a great journal not particularly 
friendly to him. and to which he is not 
sure he is very friendly. A slight de
fect exists in the Northcliffe sch'eme— 
it is condemned by every party in Ire
land. As Prime Minister, he may not 
content himself with merely proposing 
a plan: he must find a solution. W hat 
lie intends to offer he does not say ; in
deed. he hints that the Government has 
not arrived at a final decision. Fresh 
difficulties, he remarks, may compel 
modifications. But his words amount 
to a promise to bring in a measure for 
the settlement of England’s most vexed 
question. Certainly Gladstone him
self could not have spoken more like a 
statesman concerning the whole sub
ject:

It is nM a credit to the countrv  that 
after hundreds of years of B ritish rule 
in Ireland we have failed to succeed 
in reconciling Ireland to  the p a rtn e r
ship. Tt is the business of sta tesm an
ship to bring th a t condition of things 
to an end. The rule of force cannot 
be the last word.

NO ACUTE SHORTAGE.
W hile the grow ing production of 

wool goods is doing much to enhance 
the consum ption of wool, yet the 
w orld’s figures and sales indicate that 
there is no acute shortage of this 
prime raw m aterial and that too much 
is being made in all m arkets of a fte r
war scarcity  of a m aterial that is now 
being conserved and not generally  de
stroyed. In  the silk trade there has 
been an organized sales boom m anip
ulated in raw silk and in silk goods 
all predicated upon . a scarcity that 
does not exist in any m enacing sense. 
Buyers who are misled by the talk  oi 
scarcity  are in tu rn  passing such talk  
on for sale purposes to their home 
houses, and in this way the general 
public is being fooled as to  actual 
conditions. One of the bad results 
certain  from this sort of m erchandis
ing is already apparent in a public 
agitation th a t cannot fail to  be de
m oralizing if long continued.

In  view of developm ents this m onth 
the conservatism  of several large jo b 
bing houses th roughou t the country  
has been well justified. I t  may be in
deed. th at goods may be scarce for 
quick delivery in m any channels, but 
constan t buying in anticipation of ad 
vance of needs m ust inevitably bring 
about a condition such as existed after 
N ovem ber 11, and a condition from

which some houses have not ye t fully 
recovered.

T hroughou t the dry goods m arkets 
very recently  there seems to be an 
organized propaganda based upon the 
theory  th a t hugfe profits m ust be made 
in o rder to m eet huge taxes. T he 
m ischief lying in this so rt of talk  is 
infinite and can be very m isleading 
to those who are not schooled in the 
fundam entals of after-w ar expendi
tures. M ore than  ever before econ
omy is called for in buying and sell
ing as well as in consum ing, and con
stan t encouragem ent given to  boost
ing and boom ing for sales purposes 
cannot fail to  hasten the shocks and 
reactions th at are inevitable in tim es 
of high prices and unbalanced d istribu
tion.

W hile the news from  mill centers 
a t the m om ent is flecked w ith reports 
of w orkers desiring vacations and thus 
cu tting  down the output, it can read
ily be seen th a t gains are being made 
steadily in the volume and character 
of peace-tim e production. T he fact 
that p rin t cloths dropped 20 per cent, 
in a couple of weeks when no finan
cial d isturbance had occurred to un
settle general trade proved conclusive
ly to  discerning m erchants this week 
that much of the high price fever has 
been due to  speculation, and the p rop
er cure will be a m ore even d istribu
tion of the g row ing abundance of 
goods in channels w here business in 
cloths is carried on regularly  a t m od
erate degrees of profit.

TH E~SIEG EL BILL.
The Trades man’s appeal to retail 

merchants everywhere to oppose the 
Siegel bill, now in the hands of the 
House Committee on Interstate and 
foreign Commerce, met with immediate 
response.

A large number of our subscribers 
at once wrote letters to the members 
of the Committee opposing the bill, and 
we have had a letter from Chairman 
John J. Esch. of the Committee, point
ing out that the bill as now drawn, in 
his opinion, would prove unconstitu
tional because it does not confine itself 
to matters of interstate commerce.

Merchants should watch this bill very 
closely, and at the first sign of any in
tention to push it, immediately com
municate with their representatives in 
both houses of Congress.

Meanwhile those merchants who 
have not written to their Congressmen 
and to the members of the Committee 
should do so at once. This will help 
to create an effective opposition which 
the Committee is bound to heed.

R U L E O F T H E M O B .
Such m anifestations of unrest and 

disorder as the mob violence at M us
kegon recently  are the legitim ate o u t
come of the union coddling which has 
been the m ost noted characteristic  of 
the presen t Federal adm inistration. 
The whole country  is seeth ing  w ith 
disloyalty  on the p a rt of the trade 
unions, the leaders o f which seek to 
overth row  our republican form  of 
governm ent and replace it w ith the 
rule of the mob, which is only ano ther 
name for anarchy  and chaos.

M ost people w ant to  boss w ithout 
tak ing the responsibility.
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6800
PEOPLE
M a k e  n o t h i n g  b u t

N a t i o n a l  C a s h  Ife d is ie rs

■HEY work with the best materials that we can 
buy. They are well organized. They are care
fully trained. Their working conditions are good.

They are making a machine that is the result of 
35 years of study. Into this machine we have put 
thousands of suggestions from merchants all over 
the world.

These 6,800 workmen are doing their work so well 
that we are making and selling more than 325 regis
ters a day.

T h e  N a t i o n a l  C a s h  R e g i s t e r  C o m p a n y  

D a y t o n ,  O h i o
O f f i c e s  i n  a l l  t h e  p r i n c i p a l  c i t i e s  o f  t h e  w o r l d
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Comment on Federal Trade Commis
sion’s Report.

The report of the Federal T rade 
Com mission of its investigation of 
the shoe and leather industries states, 
in substance, th a t the entire  industry, 
from the hide man to the retailer, has 
been tak ing  abnorm al profits and th at 
the p resent prices of shoes are not 
justifiable. These are sw eeping 
charges, com ing from  a clear sky. the 
effect of which is to brand all b ranch
es of the shoe and lea ther industries 
as gross profiteers in the public mind. 
N either tim e nor space perm it an 
exhaustive analysis of the com m is
sion’s rep o rt a t this writing, but a 
brief consideration of a few salient 
points m ay serve to show th a t the 
rep o rt is based upon incom plete or 
undigested inform ation, and is filled 
with bias, or intended to offer our 
industry  as a victim to the resen t
m ent of the public against the general 
high cost of living.

T he comm ission acknowledges the 
effect of war consum ption of leather 
in stim ulating h igher prices. T his has 
been exhaustively and repeatedly c< v- 
ered in shoe trade publications and i„ 
not new. It deals also with advancing 
wages affecting shoe m anufacturers 
and tanners w ith which our readers 
are familiar. But the commission 
com pletely ignores the fact that the 
war. while consum ing or w asting vast 
quantities of leather, was at the same 
tim e sacrificing future supplies of 
leather, and that when the Arm istice 
was signed a world-wide increased 
demand for lea ther imposed upon 
these conditions of short supply, b c h  
present and future, created a -till 
more abnorm al condition under which 
the prices of both leather and shoes 
were fixed by com petitive buying 
ra ther than by competitive selling, as 
in norm al times. =

No account is taken of the fact that 
the cost of production has continued 
to increase since the Arm istice by still 
further increases in wages and sh o rt
ening of the hours of labor. In the 
last few weeks, or days, various shoe 
m anufacturing centers have conceded 
to the insisten t demands of labor, or 
are preparing  to  concede, forty-four 
hours for a week's work, with co r
responding increased wages to piece 
workers, and in some instances fu rth 
e r  advances in wages in addition.

Shoe m anufacturers are saying to 
day th a t the lessened production, per 
operative, m eans fewer pairs per floor 
space and per machine, so that, if the 
norm al pair output is m aintained it 
will require largely increased floor 
space and m achinery equipment.

Again, the enhanced cost of leather 
and all m aterials en tering  into shoes 
compels the em ploym ent of vastly

larger capital; num bers of m anufac
tu rers are now compelled to re-finance 
their business in order to  keep up the 
volume of business in pairs. To se
cure such added capital they m ust 
show the banker and the investor 
ability to earn sufficient profit to w ar
ran t the investm ent. Advertisem ent* 
of such stock issues have been com
mon in the  daily new spapers and 
financial journals.

Every business concern is likely to 
be confronted with such situations as 
we have outlined. T o increase cap
ital to do the same volume in pairs 
and to m ake further investm ent in 
real estate  and m achinery to offset 
lower production from  shorte r hours 
and h igher wages is repugnant to 
business men and they would not do 
it if they could help it. But not to 
do it is suicide. Reduced production, 
however, causes m ore increased over
head and leads to h igher prices or 
suspension of production.

In  its analysis of profits of manu- 
lacturing. the Commission falls into 
e rrors th a t are m anifestly due to lack 
of sufficient knowledge or of good in
tention, or both. The highest num ber 
of shoe m anufacturing concerns m en
tioned for com parison is 256. while 
there are approxim ately 1300 concerns 
engaged in the m anufacture of shoes, 
obviously a very incom plete com pari
son. T he m ost profiteering statem ent 
the Commission m akes in this connec
tion is th at in 1916. out of 236 com 
panies. 104 earned 25 per cent, or 
more. W hat did the o ther 132 con
cerns earn? W ould the Commission 
feel gratified if they had found a large 
percentage of business failures? In 
picking out the m ost successful con
cerns and in ignoring four-fifths of 
the shoe m anufacturers of the U nited 
States the Commission has rendered 
a report that m ay fairly be charged 
with bias and suspected of a purpose 
of inflaming public resentm ent.

Assum ing th at some concerns did 
earn 25 per cent, on their invested 
capital, which the Commission prob
ably meant but did not take the tro u 
ble to  make clear, (thus leaving an 
uninform ed public opportunity  to e r
roneously infer th at one-quarter of 
the price of shoes was the profit of 
the m anufacturer'), this would mean 
that some of the m ost successful con
cerns earned 25 per cent, on the cap
ital invested by tu rn ing  their capdai. 
say five tim es a year, at a profit of 
5 per cent, on the product, a favorable 
result which very few successful shoe 
concerns could show in norm al times. 
Probably not one-fifth of all m anu
facturers could show so favorable a 
result even in the p resen t abnorm al 
tim es when fluctuating costs of m a
terials and extrem ely critical condi-

rR. K. L.
i t f i W i #  

R. K. L.

Why Not Fix Up the Children?

Infants’ 
High Cuts

in

Kid and Patent 
Combinations

Ready for 
Shipment

L ,

Price
4824 B row n K id w ith  G ray  K id  Top, L ace  ..........................................$2.30
4825 B row n K id w ith  G ray  K id Top, B u tto n  ....................................... 2.30
4S29 B row n K id w ith  W h ite  C anvas Top, L ace ..............  1.95
4S2S P a te n t L e a th e r  w ith  W h ite  C anvas Top, L ace  ........  1.95
4823 P a te n t  L e a th e r  w ith  G ray  K id Top, L ace  ................. 2.30
4826 All B lack  K id ....................................................... ....................................  2.30

Sizes in a ll num bers  4 to  8.

Rindge, Kalmbach, Logie Com pany
Grand Rapids. Mich.

R. K. L. R. K. L.

H o o d  L e a t h e r  S h o e s
GOODYEAR WELT

STUDY TH IS BLUCHER STYLE 
-LEA TH ER  BACK-STAY

LEATH ER TDD STAY 
LEA T H ER  E Y E L E T -S T A Y  

^ L E A T H E R  TO N G U E H A L F  B E U D W S  

3  ROWS HEAVY STITCHING 
/  EXTRA REINFORCEMENT 

BECKWITH BOX TOE 

GENUINE
GOODYEAR WELT-,

No. 440-Men’s Brown
Nikrome Blucher.

Hood Tire Fibre Goodyear 
Welt Sole and Pneumatic 
Heel......................... $3.95

-LEATHER HEEL SEAT 
'-F IB R E  COUNTER 

^-LEATHER COUNTER POCKET
ARMSTRONG KORXOLI INSOLE 
FIBRE 5HANK REINFORCED BY STEEL

No. 405 Men's Olive Ooze Mule 
Outing........  $2.90

Strong leathers, and strongly  
put together, yet soft, easy and 
comfortable.

G rand Tfap id s iShoe (R u b b e r  (o
T he Michigan People Grand Rapids



A ugust 20, 1919 M I C H I G A N  T R A D E S M A N 11

tions of labor m ake shoe m anufactur
ing  a gam ble of extrem e risk. I t  
seem s to  be a case where the business 
m en assum e all the risk  and responsi
bility while the Federal T rade  Com 
m ission furnishes all the  criticism  
w ithout liability for loss o r otherw ise.

T he criticism s of the Com mission 
in regard  to retail percentages of 
profit are equally m isleading. I t  is a 
m ark of uninform ed discussion of re
tail shoe m erchandising  when the 
percentage of profit is figured on the 
cost instead o f on the sale price. T o 
illustrate , the report says a wrork shoe 
form erly costing  the dealer $1.75 and 
sold for $2.50 yielded a profit of $0.75 
per pair, or 42 per cent. In  1918 it is 
alleged th a t a sim ilar shoe cost the 
dealer $2.50 and retailed  for $4 yield
ing a profit of $1.50 or 45 per cent. 
By shoe trade  custom  the shoe y ield
ing $0.75 on a sale of $2.50 m ade a 
gross profit of 30 per cent., while the 
shoe sold a t $4 yielding a profit of 
$1.50 m ade a gross profit of 37 per 
cent., both  p roperly  com puted on the 
sale price.

T he Com mission confuses the is
sue badly in apparen tly  using p e r
centages of gross profit in some in
stances and on cost in others. W e 
say “apparen tly” advisedly because a 
Philadelphia law yer could not tell ex
actly  how the Com mission figured.

The Com m ission goes out of its 
province when it a rb itrarily  sits in 
judgm ent on the question of net 
profits. I t  is a perfectly  debatable 
question am ong the h ighest m inded 
and m ost ethical business men 
w hether a slightly  higher net income 
is not justifiable in an abnorm al p e r
iod of rising  costs when there  is sure 
to be a reaction  to  low er costs. This 
p 'in t  the Com m ission ignores.

T he Com mission uses unfair tactics 
when it uses net p rofits in quoting 
the profits m ade by tanners and shoe 
m anufacturers and reverts to  gross 
profits when re fe rrin g  to  the profit 
m ade by reta ilers. T his is done to 
make the situation react hardest 
against the retailer, of whom  the 
consum er first connects w ith his high 
shoe prices.

“T he shoe re ta ile r made unprece
dented profits .” T he Com mission 
fails to  state  th a t it found retail shoe 
profits in the past far below a 
m argin  of safety, and th a t in tw o or 
th ree  years preceding 1914 retailers 
had only begun to  m ake profits com 
m ensurate w ith the capital involved, 
style risk, slowness of turnover, risk 
of advance buying, and infinite detail 
and w ork  necessary in operation.

Taxes? N ot a w ord in the whole 
report as to  w here this burden should 
fall. A s the Com mission takes a 
lord ly  stand of advice on o th er ac
counting  m atters , w hy not a w ord as 
to  where th is m atte r should rest in 
relation to  net profits?

“T he ra te  of re tu rn s on invest
m ents to  shoe m erchants cannot be 
stated1,” says the Com mission. W hy 
not?—Its  investigators were given 
the inform ation, they  had the H a r
vard reports given to them , and the 
G overnm ent has tax re tu rns made un
der oath which give the inform ation 
needed.

All in all. the report is as unsatis

factory  in so far as being a real p res
en ta tion  of facts m ay be imagined.

Shoe re ta ilers have no t m ade undue 
p rofits and  they  should have no fear 
of an investigation. O n the con
trary , they welcome one and offer ev
ery facility for the G overnm ent to 
secure the facts.

W e agree th a t shoe prices are too 
high, not only from  our in te res t in 
the consum er w hom  the retailers 
serve faithfully  and well, but because 
the price per unit pair has passed the 
safety m ark of successful operation.

The Com mission failed u tte rly  to 
grasp  the fact th a t less production  
and less sales of pairs has forced up 
the profit per cent to  keep pace with 
the rising  unit cost. I t  ignores in
creased expenses of every item  that 
goes to  make up the  storekeeper's 
budget, and no thing could be m ore 
absurd  than  to  claim by inference 
th a t if re ta ilers could sell a shoe 
costing  $1.75 for $2.50 for a gross 
p rofit of 75 cents, th a t they  could 
sell the sam e shoe costing  $2.50 for 
$3.25—and keep alive.

And m ost absurd of all is for the 
Com mission to  figure tan n e rs’ and 
m anufacturers’ profits on a net basis 
and then in re ferring  to  re ta ilers to 
alw ays ta lk  gross profit, ignoring  the 
facts which it well knew, th at the 
m anufacturer’s price on shoes to  the 
re ta iler includes all the overhead, 
com m issions, losses, discount and 
profit, while all such item s must 
come out of the re ta ile r’s gross p ro 
fit.

T he report does seem designed to  
get re ta ilers in had with the consum 
er by tw isting  such little  details as 
we have pointed out above. T he re
ta ile r’s average net profit of 7 to 9 per 
cent, on sales we feel, will be readily 
accepted by the people as being a fair 
re tu rn  for the service rendered.

It is unfortunate  th at a comm ission 
of such an im portan t character 
should be set to w ork in the prep
aration  of such reports w ithout hav
ing within itself, or associated with 
it. men of sufficient know ledge of the 
trade to  be investigated to enable it 
to  ga ther the real facts w ith in te l
ligence o r to  p resent a reliable sum 
m ary of the facts when ascertained.

Sim ilar criticism s m ay be made of 
the report in all its statem ents. In 
charg ing  five large packing concerns 
w ith con tro lling  the lea ther m arket 
the Com mission ignores the fact that 
goatskins have advanced equally with 
heavy hides no tw ithstand ing  the 
packing in terests have never been 
charged w ith being in terested  in the 
glazed kid m arket. T his is ano ther 
reflection of world-wide m arket con
d itio n s th a t the Com mission chooses 
to ignore.

N ow here does the Com mission 
charge any m onopolistic com bina
tion in conspiracy to  raise the price 
of shoes, a charge they  m ust be com 
plim ented on avoiding. Shoe men, 
equally w ith the public, reg re t the 
p resen t price of shoes. Now that 
the issue of p rofiteering  has been 
raised by w hat we consider an u n in 
form ed o r biased report, we believe 
it will best serve all in terests con
cerned that there should be a full and 
open hearing  before a com m ittee of

C ongress in which all shoe trade in
terests should be g ran ted  a fair h ear
ing and from  which none should be 
condem ned w ithout trial. T his is 
not a tim e for s ta r cham ber proceed
ings.

If you are going to  do any loud 
talking, do it in your advertising  
ra th e r than in the store. Loud talk 
in a store  m arks the trashy  place 
w ith cheap m ethods.

Oxfords Are Selling
We have to offer some new  

numbers in leather.

Also in white canvas.

Hirth-Krause Co.
Tanners and 

Shoe Manufacturers
Grand Rapids, M ichigan

The B e st B u y T o -d a y  A re  the

Bertsch and H. B. Hard Pan
Shoes fo r M e n

These lines have of necessity advanced, but 
we have given our customers the benefit of 
our large stock of raw materials.

To-day if you will compare our line and prices 
with any other line you may have in stock you 
will realize that our advances have not been 
so marked and have not come as often as 
some others.

This is in line with our fixed policy to sell our 
product at as low a price as possible and give 
to our customers every possible benefit to be 
derived from our anticipation of the market.

H e ro ld-B e rtsch  Sho e C o .
Manufacturers of Serviceable Footwear GRAND RAPIDS, MICH.

Assets $3,999,596.99 - Insurance in Force $55,088,906.09

S t a t e s m a n s  l i r a  I n s u s a N G S  G oncpA iT Y
O ffices—Grand Rapids, Mich.

Has an unexcelled reputation for its

Service to Policy Holders
$4,274,473.84

Paid Policy Holders Since Organization
CLAUDE HAMILTON WM. A W A T TS RELL S. WILSON

vice-rres. President Sec’y
JOHN A. McKELLAR RANSOM E. OLDS CLAY H. HOLUSTER

vice-rres. Chairman of Board Treas.

SURPLUS T O  POLICY H OLDERS $477,509.40

A
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Paying the War Debt in Forty-Four 
Years.

W hen the taxpayer reads th at the 
com ing ot peace leaves th is country 
with a gross public debt of tw enty- 
five and one-half billion dollars— 
about $230 for each man, woman and 
child in the country—he may he par
doned for pa tting  his pocket ra ther 
ruefully, and w ondering just ho.v 
much of his hard-earned surplus the 
Governm ent is going to  require to 
pay his enorm ous sum. The rem em 
brance of the income tax which he 
paid this year will help his im agina
tion. F urther, if he has a mem ory 
for figures, he may recollect that be
fore our entrance into the war. in 
1916. the debt am ounted to only about 
$10 for each person in the country, 
and that N ational taxation even then 
was not negligible. Now th a t the 
debt per capita has increased roughly 
from $10 to  $230 the taxpayer is like
ly to be asking him self: “Are the 
taxes which I am going to have to 
pay to  the N ational Governm ent 
also going to increase tw enty-three 
tim es?”

In  a ttem pting  to answ er this ques
tion. and in any consideration of the 
N ational debt, it m ust be understood 
first of all that the debt of a Nation, 
especially when a large proportion  of 
th a t debt is payable to  its own citi
zens. stands on a very different foo l
ing from  private debts.

W hen one private individual makes 
a loan to another, there is a clean- 
cut debt, representing  a liability to 
one and an asset to the other. But 
when a govern mem sells bonds to its 
citizens, it is, in effect, merely tran s
ferring  m oney out of one pocket into 
another. I t  m eans only that a larger 
percentage of the money of the c un
try  will be adm inistered by the Gov
ernm ent. The m oney which the citi
zen loans to  the  general treasury  is 
used indirectly for his own benefit. 
He is m erely using his m oney through 
the Governm ent as an agent, instead 
of on private transaction. And, on 
the o ther hand, the interest which the 
G overnm ent pays the investor will in 
part find its way back to the Govern
m ent in the form of taxes. Hence, 
a circle is formed, around which the 
common wealth of the country circu
lates from one sector to another and 
back again.

If it were not for this fact, the 
thought of the nearly  twenty-five and 
one-half billions of debt which this 
country faces would be appalling. But 
in the light of this fact, if the situa
tion is intelligently  handled, the p ro s
pect is not alarm ing, and indeed hat 
m any elem ents of advantage. The 
words which Jay  Cooke used in the

Civil W ar period, “T he N ational Debt 
may be a National Blessing.” are by 
no m eans m ere sophistry. W e must 
get away from  the idea th a t this huge 
sum represents an ou trigh t debt th at 
m ust be paid. I t  is m ore accurately 
a m obilization of the m oney of the 
country. The problem  is to find out 
bow far it is proper that the country 's 
money should be m obilized in the 
hands of the  Government.- and arrange 
for the gradual reduction and refund
ing of the debt on the basis. It is 
certain th at the am ounts which have 
been necessary for w ar purposes have 
been abnorm al, and unless extensions 
of Governm ent activity not now fore
shadowed shall be entered  into, some 
degree of progressive reduction of the 
debt will have to be made. The term s 
of the bonds them selves, of course, 
call for their own extinction by means 
of a sinking fund. But how far this 
specific cancellation will be carried 
w ithout refunding is a m atter that 
will have to  be determ ined by condi
tions as they arise.

Of the twenty-five and one-half bil
lion dollars of debt which we are con
sidering, m ore than one-third', or near-
ly ten billion dolhirs. has been em-
ployed as the ÌSÌ s oí loans’ to o u r
allies. !Since t he piinciptal of this jla rt
will be paid and th e bo nds retiree1 as
the foreign go vern ni en ts repay tifieli
borrow ings, this one~ third can be
w ritten off SCI! far as the Ameri can
taxpaye r is co netin led. Furtherm ore,
the inte r e s t  on th is amo lint represim ts
a net gain to thiis cour’.try. since the
interest p a id  1>y th e i o reign bo rr 0-.V
ers will go to pay 1the i nterest on the
L iberty bonds and so be added to 
the circulation of this country. W hen 
it is considered, also, th at Europe is 
paying us each year in terest on a vast 
am ount of American corporation se
curities held abroad', and th at the fis
cal year ju st closed shows a trade

V JO IN

GRAND RAPIDS 
SAVINGS BANK 

F A M ILÎ!
3 3 ,0 0 0  □

□ S a tisf ied  
C u stom ers

know  th a t  we 
s p e c ia l i z e  in

accommoda tion 
and service.

TH E  BANK W HERE YOU FEEL AT H O M E

WE WILL A P PR EC IA TE YOUR ACCOUNT 
T R Y  U S  I

Our Foreign Trade
Department 
already has 
demonstrated 
its value to

Western Michigan Business Men
It would pay you to know how well we are 
prepared to serve Western Michigan Importers 
or Exporters—present or prospective—thru our 
Foreign Trade Department.

E stablished 185

THE OLD
MONROE AT PEARL

BANK
GRAND RAPIDS

The Michigan Trust Co.
OF G R A N D  RAPIDS

“THE CLOCK CORNER”
PEARL & OTTAWA

The Time Has Gone By—
Those early days, when the simple require

ments of life made it superfluous to accumu
late for the benefit of old age or the children. 
It eosls more to live now.

But while accumulating, bear this in mind, 
th=it an estate cannot be held together for 
anyboly’s benefit without a written Will.

Properly drawn, a Will is a money-saver. 
The experienced Executor can point out pro
visions that will eliminate costs un-thought-of 
by the average Testator.

Confer with our Trust Department. Wills kept on file. 
High-grade Investments.

Money Loaned on Real Estate.
Public Accounting. Safe Deposit Service.
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balance of about four billion dollars 
in our favor, represen ting  tran sac 
tions on which A m erican exporters 
have m ade a profit, it will be seen 
th at the m oney flowing into this coun
try  from  abroad would take care of 
the wrhole debt w ithin a few years, 
w ithout touching our N ational sav
ings.

T he s treng th  of our position is also 
show n when we com pare our own 
debt w ith th a t of the  E uropean na
tions. O ur p roportion  of debt to total 
w ealth is about 9 per cent., while that 
of the European nations average about 
50 per cent. W ith  resources greatly  
inferior to  ours, E ngland, France and 
G erm any face debts of about forty  
billion, th ir ty  billion and forty  billion 
respectively, as against our tw enty- 
five billion.

W hile, as has been shown, it is not 
necessary  to regard  our N ational debt 
as an ou trigh t, definite obligation to 
be entirely  re tired  w ithout refunding 
and rearrangem en t; still, from  an
o th er standpoint, the T reasu ry  m ust 
m aintain itself in a position of being 
theoretically  able to m ake actual and 
to ta l paym ent, in order to uphold the 
credit of the country  on its present 
firm basis. A lexander H am ilton, the 
first Secretary  of the T reasury , laid 
down the fundam ental principle that 
“ the creation of N ational debt should 
always be accom panied by the m eans 
for its ex tinguishm ent.” T his princi
p e  was la te r w ritten  into law in the 
famous Sinking Fund act of 1862, 
which, with subsequent m odifications 
and am endm ents, has con tro lled  the 
financial policy of the country  and 
been largely  responsible for our un
assailable credit as a N ation. T his 
act provided th a t wdth regard  to  all 
N ational obligations the general p rin
ciple should be followed of m ain tain 
ing a sinking fund by the annual de
posit in the T reasu ry  of 1 per cent, 
of the principal, plus the sum of the 
in te rest for th a t year, on all bonds 
outstanding.

On the application of this principle 
the g reat Civil W ar debt, which was 
regarded  by m any as so huge as to  
endanger the financial future of the 
country, was practically  wiped out in 
twenty-five years. Similarly, under 
the same general plan, the p ro p ortion 
ately  heavier debt follow ing the R evo
lution was paid in full within forty- 
four years.

Senator Sm oot, the acknow ledged 
Congressional au tho rity  on financial 
m atters, has estim ated  th a t if the p rin 
ciple of am ortization, o r gradual sys
tem atic reduction be applied on the 
sam e rough basis on which we have 
proceeded in the past, the presen t 
debt can be to ta lly  extinguished in 
fo rty -four years—or exactly the same 
time required to  pay the R evolution
ary  W ar debt.

I t  w’ill be seen, therefore, th at the 
p resen t debt represen ts no m ore ser
ious a problem  than has been faced 
by the coun try  in the  reduction  of 
previous w ar debts. T here  are also 
the additional factors th a t we are now 
a cred ito r instead of a deb tor Nation, 
receiving large paym ents from  E u
rope each year; and th a t we now  have 
the best and m ost elastic financial 
system  in the w orld in our Federal

R eserve system , instead of, as bank
ers have said of our old system , the 
w orst.

In  view of these facts there is no 
cause for undue alarm  on the p a rt of 
the taxpayer on account of the size 
of the p resen t N ational debt. T he 
taxpayer’s w orries will come not from  
the condition of indebtedness—which 
on the whole is more favorable to this 
N ation as com pared with the rest of 
the world than  ever before—'but fr. m 
the m easures which the Federal Gov
ernm ent takes to m eet the new condi
tions of the tim es. T he situation of 
the U nited  S ta tes is so favorable 
financially th a t with wise and care
fully considered N ational policy the 
burden of N ational taxation, in com 
parison to  the ex ten t of National 
prosperity , should be lighter instead 
of heavier than  in the past. T his d .e -  
not necessarily  mean th at Federal 
taxation  will be reduced, a lthough it 
probably; willf'be in some regards. But 
it does mean th at the increased F ed 
eral revenue m ade necessary by the 
extension  of Federal activ ity  will be 
secured from  a country  whose p ro s
perity  and s treng th  is on so firm a 
basis th a t the burden will be born 
w ithout re ta rd ing  or m enacing in
dividual enterprise.

And when the taxpayer of this 
country  is inclined to  bem oan his 1 >t 
and cry out against his burdens, he 
has only to com pare his own for
tunate position with th a t of E u ro p 
eans—whose capital in some cases is 
already being confiscated outright, 
and whose taxes are m any tim es more 
burdensom e than  ours— to  realize that 
there  is no m ore happy and fortunate  
lot in the w orld to-day than  th at of 
the citizen of the U nited S tates of 
Am erica.

De not p art with your L iberty  
Bonds under any circum stances.

A C C U R A T E  - R E L IA B L E
U P -T O -D A T E  A

C R E D IT  IN F O R M A T IO N

G E N E R A L  R A T I N G  B O O K S  
now ready containing 1,750,000 
names—fully rated—no blanks—
EIGHT POINTS of vital credit 
information on each name.

Superior Special Reporting Service 
Further details by addressing 

GENERAL OFFICES

C H IC A G O , - IL L IN O IS
Gunttafr Bids;. * 1018*24 S. Wabash Avenue

Kent State Bank
Main Office Ottawa Ave.

Facing Monroe
Grand Rapids. Mich.

Capital . . . .  $500,000 
Surplus and Profits - $700,000

Resources
10 Million Dollars

3 k  Per Cent 

Paid on Certificates of Deposit

The Home for Savings

GRAND RAPIDS N A T IO N A L  CITY BANK  
C I T Y  T R U S T  & S A V I N G S  B A N K

A SSO C IA T E D

CAM PAU SQUARE
The convenient banks for out of town people. Located at the very center of 

the city. Handy to the street cars—the interurbans—the hotels—th e shopping 
district.

On account of our location—our large transit facilities—our safe deposit vaults  
and our com plete service covering the entire field of banking, our institutions must 
be th s ultim ate choice o f out of town bankers and individuals.

Comb ned Capital and Surplus ........................... .$ 1,724,300.00
Combined Total D eposits ...........................................  10,168,700.00
Combined Total Resources .............. ,.......................  13,157,100.00

G R A N D  R A P I D S  N A T I O N A L  C IT Y  B A N K  
C I T Y  T R U S T  & S A V I N G S  B A N K

A SSO C IA T E D

YOUR WILL!
What does that mean in your pres
ent business organization? Does it 
mean a prompt execution of your 
order, with exactness and good 
judgment? Or does it mean some 
indifferent, nearly right perform
ance?

Let your last Will be carried out as 
you want it—by the G R A N D  
RAPIDS TRU ST C O M P A N Y  
which as  Executor, Trustee or 
Guardian, performs its duties to the 
last letter.

B rand RapidsTrust Hdmpany

O T T A W A  A T  F O U N T A IN  BO TH  PHO NES 4391

Send for book let on D escen t and D istribution  
of Property and blank form  of W ill.

A
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LABOR AND CAPITAL.
Labor does not benefit itself alone 

by bettering' its w orking conditions. 
In the aggregate  there is a benefit to 
the com m unity, and th at is desirable 
and comm endable w ithin lim its which, 
when overpassed, may be described 
as labor profiteering. But labor seeks 
the benefit of labor as labor. Cap
ita lis ts ' profits are proportioned to 
production for consum ption. Xo fac
tory  produces goods for the personal 
use of the proprieto rs or for storage. 
If  the products are not distributed 
there  are no profits, and to d 'stribu- 
tion labor makes no such contribu
tion as to production. I t  is true that 
there could be no production w ithout 
labor, but there  could be no produc
tion w ithout m aterials, fuel. taxe-. 
in terest on the cost of the machinery, 
ren t o f the factory, repairs, deprecia
tion, m any o ther item s of “overhead" 
and. finally, dividends if earne i. all 
o ther items of cost com ing before 
them. The muscle power is indis
pensable. but m uscle pow er is used 
by the individual for personal wages.

which are a first charge on industry 
like a m ortgage. T he item s which 
are provided by capital, at its risk of 
profit or loss, are not less necessary 
to the jo in t product, and there  can 
be no th ing  for profit unless the p rod
uct goes into general consumpti- n. 
In proportion that production is 
checked by increased costs due to 
concessions of labor's dem ands the 
com m unity suffers.

I t is otherw ise with profits. They 
are not earned unless the comm unity 
consum es what labor and capital have 
provided together. Therefore, al
though it is true that the com m unity 
welfare is increased when labor p ros
per?. it also is true th at the benefit 
of the class may be pushed so far as 
to prejudice the com m unity by the 
increase of costs and decrease of pr. >- 
duction. Both labor and capital are 
essential, but capital cannot earn 
profits unless it shall have benefited 
the community.

D on't be afraid of too many irons 
in the fire—keep the fire hot.

Savings Deposits

Commercial Deposits

3
Per Cent Interest Paid on 

Savings Deposits 
Compounded Semi-Annually

3!4■ m
Per Cent Interest Paid on 

Certificates o f Deposit 
Left One Year

Capital Stock and Surplus
$580,000

WM. H. ANDERSON. President L A VA N T Z. CAUKIN, V ice President
J. CLINTON BISHOP. Cashier ALVA T . EDISON. A ss’t Cashier

Fourth National Bank
United States Depositary

W e Suggest the Purchase of

Petoskey Portland Cement Company Stock
Petoskey, Michigan

As a good safe investm ent because the above Company 
already has a well-established Crushed Stone business 
which has proven th a t it alone can earn from 15 to 20% 
annually from date of completion of its dock.

Its raw m aterials for cement m anufacture are a proven 
product and it possesses an unlimited supply of these. Its 
transportation facilities will be extraordinary upon the 
completion of the dock which will be in October. By means 
of water transportation and two railroads it  can make the 
very  best distribution of its finished products.

Its  management is a proven one.
Present going cement plants are doing very  well.

F. A. Sawall Company, Inc.
405-6-7 Murray Building 

G R A N D  R A PID S, M IC H IG A N

The Petoskey Portland Cement Company combines the 
cement business w ith its already established crushed stone 
business.

The fu ture  of the cement industry is a very  bright one 
because of Reconstruction demands as well as normal re
quirements.

M any careful investors and men of keen business 
judgment have gone to Petoskey to personally inspect the 
Company’s property and all have come back well satisfied 
w ith their investm ent.

This offering is w orthy of your investigation.
Call or write for detailed information.

F. A SAWALL COMPANY, Inc.
4C5-6-7 M urray Building,

Grand Rapids, Mich.
Gsntlemen: Without any obligation on my part please send 

me all the information you have regarding the Petoskey Portland 
Cement Co.
N am e....................................................................................................................

Address

The M ichigan Securities Commission does not recommend the purchase of any security  and its  approval 
must not be construed by investors a s an endorsem ent o f th e value.
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Preventable Fires Caused by Greasy 
W aste.

One of the m ost serious hazards, 
and a t the same tim e one th a t can be 
prevented, is th a t of loose oily waste. 
T here is absolutely no sound reason 
for having accum ulations of oily 
waste lying around a store. Spontan
eous com bustion often results, and, as 
the w aste is inflammable and spreads 
fire quickly, it creates a condition th at 
often gets beyond the control of the 
lire fighters. T he hazard  develops in 
m any form s, all show ing th at the 
com bination of anim al or vegetable 
oils w ith fiber or fabrics, closely 
packed, w ith no ventilation, frequent
ly s ta rts  a fire if given tim e e n o u g h ; 
and som etim es the time is very, very 
short. As an exam ple, a case comes 
before us in W est V irginia w here a 
wom an who oiled her fu rn itu re  in 
the m orn ing  threw  the rags in a little  
cupboard under the stairs, and after 
d inner put the baby to  sleep and 
w ent to  a card party . W hen she a r
rived hom e the  firemen had ju st ta 
ken the dead baby down a ladder 
from  an upsta irs window.

In  Ohio, fire inspectors never tire  
of telling  how one of their num ber, 
try in g  to  im press on the superin
tendent of an up-State p lant the nec
essity  of installing  standard  waste 
cans, had his coat-tails scorched b e 
cause the contents of the open can 
against which he was leaning sudden
ly bu rst in to  flame. But it should 
have been the superin tendent that 
was scorched.

Now it is the easiest th ing  in the 
world to  p revent the hazard of spon
taneous com bustion from  greasy  
waste. T here  are standard  cans p ro 
vided w ith m etal tops; the cost is not 
great, and it may preven t a serious 
fire. A w aste can should be pro 
vided for every six ty  feet of floor 
space w here a num ber of m achines 
are used, and a penalty  should be a t 
tached to  the workm en who allow 
g reasy  w aste to lie around loose. 
In fact, it is alm ost crim inal to  have 
w aste lying around. O ftentim es we 
see, going th rough  risks, greasy  
waste lying on a window sill subject 
to  the sun’s glare; it is very easy for 
this to  ignite.

In  addition to  the greasy  w aste 
hazard, we call a tten tion  to  the 
hanging up of greasy  clothes in small 
closets. T his is ano ther serious haz
ard, and we have come across cases

w here m en have cleaned their c lo th 
ing and, in order to have them  dry 
quickly, laid them  on top  of the ra 
diators. A nother careless act which 
should be avoided.

Do not a ttem pt to stuff holes with 
greasy  waste. This, you have no
ticed, no doubt, m any a tim e in your 
own store. If you need a new win
dow pane, buy it, or if there  is a brick 
c u t of the  wall, put in a new brick. 
I t  will make you look more p rosper
ous and will be a g reat arvertisem ent 
for you, as when a concern sta rts  to 
fill in window panes w ith oily cloths, 
it is going back; the public notices it 
a g reat deal m ore than the owner.

Late News From the Celery City.
Kalamazoo. Aug. 12—John  Rozan- 

kovich has recently" bought the g ro 
cery and m eat business of V ernon O. 
\rm in tro u t. at 1146 T hird  street. Mr. 
Rozankovich has ju st re tu rn ed  from  
overseas, where he served with the 
American arm y in N orthern  Russia.

Joseph T. Peters, the popular E ast 
Main street tobacconist, is so journ
ing to  N orthern  M ichigan reso rts via 
autom obile. He expects to  visit all 
the places of scenic grandeur along 
the W est M ichigan Pike, especially 
the sand1 dunes.

T he \ \  orden G rocer Com pany 
warehouse, on E ast Main street, is 
undergoing a trea tm en t of paint in
side and out. M anager W ill Cooke 
Relieves in the clean up and pain t up 
slogan.

Edson Bonm ersheim , of the B ryant 
bakery, talks kind of rough lately. 
Edson has been troubled w ith laryn
gitis and is the victim  of the latest 
shorthand  m ethod of deaf and dumb 
exercise.

T he annual Retail G rocers and 
B utchers’ picnic last T hursday, held 
a t L ong Lake, was a big event and 
was well a ttended  by several hundred 
retail dealers and their families. The 
ball game betw een the w holesalers 
and re ta ilers was a well fought battle  
until a ra th e r unfortunate  decision of 
the um pire upset the harm onizing 
spirits of a few of the players and the 
gam e was given up to a scrub game 
betw een the salesm en and the entire  
bunch along the  bleachers, John  
Steketee and Steve M arsh made sev
eral home runs apiece in this second 
event, thereby being w inners of sev
eral gallons of ice cream  officered by 
■he Piper Ice Cream Co. for each 
hem e run made during the afternoon. 
M ark Riddle came very near to  win
ning the fat m an’s race, only M ark 
was too anxious to get next to the 
soil, thereby ploughing up a furrow  
of ten or twelve feet of sod. Mark 
was a good sport, as he took the prize 
[or the one m aking the biggest hole 
in the w ater during the sw im m ing 
contest. F ran k  Saville.

W hat is Mutual Fire Insurance?
It is the principle of self-government of gov
ernm ent “of the people, by the people and for 
the people” applied to the fire insurance business.
Do you believe in th a t principle?
Then co-operate with the

Grand Rapids Merchants Mutual 
Fire Insurance Co.

327 Houseman Bldg., Grand Rapids, and save 
25% on your premium. For 10 years we saved 
our members thousands of dollars annually.

We pay our losses in full, and charge no membership fee. Join us.

ÍB

C. N . BRISTO L, Manager A . T . M O N SO N, Secretary

BRISTOL INSURANCE AGENCY
“ T h e  A g en cy  o f Personal S erv ice”

Inspectors and Adjusters for Mutual Companies

SAVINGS TO POLICY HOLDERS

On General Mercantile Lines 25 to 35 FREM ONT
Per Cent.

Hardware. Implement and Garage Lines _ _ _ .  w.t
40 to 55 Per Cent. M I C H I G A N

Fire Insurance that Really Insures
T h e first consideration in buying your fire insurance is SA FE T Y . 

Y ou w ant your, protection from a com pany w h ich  reaUy protects you, 
n ot from a com pany w h ich  can be wiped out o f ex isten ce  by heavy  
losses, as som e com panies have been.

Our Com pany is so  organized that it C A N  N O T  lose heavily  in 
any one fire. Its invariable policy  is to accept o n ly  a Umited am ount of 
insurance on any one building, in any one block in any one tow n .

Our Com pany divides its profits equally w ith its policy holders, 
thus reducing your premiums about one-third under the regular old Une 
charge for fire insurance.

MICHIGAN BANKERS AND MERCHANTS* 
MUTUAL FIRE INSURANCE CO.

Wm. N. Senf, Secretary FREM ONT, M ICHIGAN

Michigan Shoe Dealers
Mutual Fire Insurance Company

Fremont, Mich.

Note Our Net Gain in Insurance and
Assets During July

Am ount a t risk June 30, 1919.............................
Amount of New Business in Ju ly , 1919 —  • • •

$2,667,475 00 
72,100.00

T o ta l............................. $2,739.575.00

Cash on hand June 30, 1919.................................
Cash received in Ju ly , 1919.................................

• • $17,110.17 
2,497.45

T otal.............................
Cash paid out in Ju ly , 1919.................................

$19,607.62 
• • 1,031.69

Cash on hand August 1,1919............................... $18.575.93

Insurance on all kinds of stocks and buildings w ritten  
by us a t regular board rates, w ith a dividend of 30 per 
cent, returned to the policy holders.

No membership fee charges.
No surcharge.

GEO. BODE. Secretary.

A
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L ittle  Tale W hich Conveys a G reat 
Lesson.

W ritte n  for th e  T radesm an .
A sweet-faced little  wom an with 

five children and an appalling am ount 
of luggage boarded a train  on which 
I was m aking a long journey through 
E astern  Canada with several friends, 
some years ago, and I got a lesson 
that I never have forgotten. They 
were an in teresting  sight, huddled on 
the platform  of the station as our 
train  pulled in. I judged from  tn*. 
mess of baggage, parcels and impedi
m enta generally, and from the con
versation that we overheard after 
they were in the car th at they were 
m oving, and that the only th ing  they 
had failed to bring along with them  
was a globe of gold-fish th at seemed 
to have been forgotten. The thing 
that struck me m ost a t the begin
ning was w hat one of the children 
was saying to a passenger who asked 
their name:

"D addy calls m umm y ‘V iolet'— 
doesn’t he, m umm y dear? He calls 
her that because he says th a t she is

just like a lovely flower. You know 
violet’ is the name of a flower, don’t 

you?"
One of the children was a little 

red-haired fellow who didn’t look like 
any of the rest. Subsequently it ap
peared th a t he was an orphan whom 
they had taken into the family be
cause he had no paren ts or home oi 
his own.

"You see," the oldest little girl said 
to me. "he had to have a home and a 
father and m other, and our house was 
right there, w ith a father and m other 
in it all ready for him  to adopt.”

I had to  adm it that it was a very 
obvious th ing  to do. And I could 
understand how in a family where 
th at spirit prevailed it was nothing 
less than a tragedy to leave those 
gold-fish behind. T here was an evi
dent sense of grief at such neglect oi 
m em bers of the household!

“ Daddy" w asn 't there—he had gone 
on ahead to  the farm, where they 
were to make their hom e; they ta lk 
ed a g reat deal about “Daddy,” and 
how glad he would be to see them.

Evidently even short separations 
were few and far between.

"H ave you ever seen your new 
hom e?” 1 asked the m other.

“No. But, you know, husband and 
I are so congenial that he knows 
just w hat I like. I know I shall be 
happy there  with him and the chil
dren.”

H ere one of the boys broke in:
"L et me put that big bag out of 

your way, m um m y.”
"No, it’s too heavy for you.”
“You just let me lift th a t,” he in

sisted. "1 can do it. You know 
daddy isn 't here, and he said I m ust 
take his place.”

So he lifted if, and I am sure pride 
in taking daddy’s place added to his 
strength .

The th ing  th at struck me m ost 
about this whole experience was the 
evidence of family unity, a con
sciousness on the p art of each m em 
ber of it, from  the sm allest child to 
the parents, th at the bond took them  
all in: that each one was a m em ber 
of a fellowship, united in spirit, in 
aim s and in obligations. Som ehow 
the whole scene brought again to 
m y mind F roebel’s • “ M other P lay” 
of “The F low er Basket,” which de
picts m other and children all to 
gether picking posies to  be p resen t
ed to fa ther on his birthday. The 
main idea is th at all of the family 
participates in the preparation  of the 
gift and in the happy anticipation of 
the giving.

“S trengthen the invisible cord by 
which the child is thethered  to  his

fellow s”—it is a th ing  of g reat social 
value and far-reaching effect, and the 
point of departure  is the m ost nai 
ural place—the family relationship.

You can judge the tem per, the 
tim bre, of father, and the na ture  of 
his a ttitude tow ard  the family and of 
the fam ily’s tow ard  him, by the way 
in which he receives such offerings. 
In fact, the family does not en te r 
upon an en terprise  of this kind un 
less all the m em bers of it know very 
well the sp irit in which it will be 
received by father, unless they see 
him  in anticipation, welcom ing the 
gift of love, thanking  each partici
pant. and assu ring  each anew of the 
affection in which he holds them , 
one and all.

T his Canadian family expressed 
perfectly  the  subtle th ing  I am talk 
ing about. P oor—th a t was plain—to 
the verge of penury; absolute s tran g 
ers to  luxury in any form , on their 
way to  a new hom e which no one 
of them  had seen, sure of new form s 
of hardship in a ste rn  clim ate; they  
were tak ing  w ith them  the things 
which had m ade the old place home 
and would do the same th in g  in the 
new one—a sweet, contented  spirit, 
a unity  of affection and co-operation 
proof against any outw ard  form  or 
force of circum stance.

T he soul of a real hom e is th is 
spirit of love and unity ; when th a t is 
lacking the home, how ever perfect its 
appointm ents, is but a shell, and the 
curious th ing  is th a t every one who 
steps inside the door feels, even 
though he may not th ink  about it

I N C R E A S E  Y O U R  B I S C U I T  P R O F I T S

Advantages of an
IDEAL SUNSHINE BISCUIT DEPARTMENT

Perfect D isp la y —C lean — N eat—A ttra c tive
A Complete Stock with Smallest Investment

It Creates Interest and Consumer's Demand 
Ask the Sunshine Salesman—He Knows

] O O S E - \y i L E S  ß lS C U I T  (jp M P A N Y
Bakers of Sunshine Biscuits 

C H I C A G O
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consciously the presence or the ab
sence of it.

“ F orsoo th , b ro thers, fellowship is 
H eaven,” says John Ball, the “m ad 
priest of K ent.” in W illiam  M orris’s 
im m ortal “D ream  of Jo h n  Ball.” 
W hen we quote those w ords we usu
ally are th inking of som e great 
b ro therhood  of m an in the worm  
sense, som ething vast and political, 
to be b rough t about by g rea t social 
and econom ic changes. H ow ever that 
m ay be, we need no t wait for the 
changes and developm ents which are 
to  affect the w orld; it is ju s t as true 
in one small home that ‘fellowship 
is H eaven.”

And it is the principal business of 
the hom e-m aker to  inspire and n u r
tu re  and' cultivate th a t fellowship. As 
I talked with th at little  Canadian 
woman, I know th a t how ever bare 
and stin ted  m ight be her house in its 
physical appearance and furnishings 
th a t family had “i t ;” love and sym 
pathy w ere the principal th ings she 
was taking w ith her to her new dwel
ling. I knew, too, th a t “daddy” m ust 
be a g reat factor in the keeping of 
that spirit. I did wish I m ight see 
him.

Some one has said, “A child is n a t
urally a lover; unless he can love 
som eth ing  he loves him self.” A 
child 's love m ay grow  stale if it is 
not lovingly cherished, and if the 
hom e is one where that love is s ta rv 
ed. T his is not a th ing  of gushing 
indulgence, hugs and kisses and term s 
of endearm ent: it goes much deeper 
than  that, and has to  do w ith the 
whole spirit of life in the place, where 
each is for all, and all for each, and 
m utual helpfulness and consideration 
are the norm al and spontaneous ex
pressions of the family habit. Selfish
ness and unselfishness alike grow  each 
in the  appropria te  soil, and live by 
w hat they  feed on.

Prudence Bradish.
[C opyrighted, 1919.]

Recent Manufacturing Infomation.
D etro it—T he P ressed  Steel Bum p

er Co. has been organized w ith an 
authorized  capital stock  of $10,000, 
all of which has been subscribed, $2,- 
500 paid in in cash and $5,258.80 in 
property .

O xford—T he B anner M anufactur
ing Co., of D etro it, which m akes 
children’s play suits, em ploying about 
200 girls, has opened a branch factory 
in this place. A bout fifteen girls will 
be given work.

F a ith o rn —T he Blum D airy Co. has 
been organized to m anufacture cheese 
and o th er dairy products, w ith an 
authorized capital stock of $2,500, of 
which am ount $1,700 has been sub
scribed and paid in in cash.

B uchanan—T he Zinc Collar Pad 
Co., which heretofore has been m ak
ing collar pads only, is now also tu rn 
ing out m en’s pan ts and shoe coun
ters. L ast week the com pany made 
6,000 pairs of these p a rts for shoes.

P o rt H u ro n —T he L a Belle G ar
m ent Co., of D etro it, obtained fac
to ry  space a t Seventh s tree t and L a
peer avenue, and will move to  this 
city  w ithin the nex t few weeks. T he 
com pany will em ploy about 100 peo
ple.

O w osso—T he U nion M attress Co. 
has sold its p lan t to  W . C. an d .A . J. 
Rechtin, of Bay City, who will remove 
it to th a t city and consolidate it with 
the p lan t of the L. R. Russell M at
tress Co., which they  recently  pu r
chased.

K alam azoo—T he N aco C orset Co. 
has been organized to m anufacture 
and sell corsets and corset accessor
ies, with an authorized  capital stock 
of $50,000, of which am ount $25,800 
has been subscribed and1 $12,900 paid 
in in cash.

Saginaw —T he B runo M artin  Co. 
has been organized to  m anufacture 
sheet m etal products, with an a u th o r
ized capital stock of $25,000, of which 
am ount $16,500 has been subscribed 
and paid in, $3,766.33 in cash and $12,- 
733.67 in p roperty .

Cadillac—The Cum m er M anufac
tu ring  Co. has been purchased by 
John  and George W ilcox and Gail 
W heeler, who will continue the m an
ufacture of Crates and seed cleaning 
m achinery. T he form er ow ner of the 
plant died recently.

St. Louis—T he B ollstrom  M otors, 
Inc., has been organized to  m anufac
ture and sell autom otive vehicles and 
trac to rs , w ith an authorized capital 
stock of $300,000, of which am ount 
$150,000 has been subscribed and1 $30,- 
000 paid in in cash.

Big R apids—Stockholders of the 
Four Drive T rac to r Co., of this place, 
have increased the capital stock from  
$200,000 to  $500,000. All but $100,- 
000 of the increase will be comm on 
stock and the rest p referred  stock, 
draw ing 7 per cent.

H ow ard  C ity—T he G illett M otor 
P roducts Co. has been organized to 
m anufacture, assem ble and deal in 
m otor truck, bodies, etc., w ith  an au
thorized  capital stock of $150,000, 
all of which has been subscribed and 
$70,140 paid in in cash.

M anistee—A form er leading M an
istee industry  will be revived when 
the plant of the old M anistee Flour 
Co. begins operations shortly . Day 
and n ight shifts will be employed. It 
will be operated  by the new ly-organ
ized M anistee M illing Co.

Jackson—T he Acme W elded Pipe 
& Coil Co. has been organized to  
m anufacture and sell fabricated pipe, 
fittings, etc., w ith an authorized  cap
ital stock of $25,000, of which am ount 
$15,000 has been subscribed, $3,000 
paid in in cash and $7,000 in property.

K alam azoo—T he Kalam azoo Spoke 
& Nipple Co. has been organized to 
m anufacture and sell a general line 
of m achinery and m echanical ap
pliances w ith an authorized  capital 
stock of $50.000, of which am ount 
$25,000 has been subscribed and paid 
in in cash.

K alam azoo—Stock and equipm ent 
of the K alam azoo Shoe M anufactur
ing Co. purchased recen tly  by the 
W illiam  M axwell M erchandise & 
Salvage Co., will be sold a t public 
auction, Ju ly  20. T he stock and 
equipm ent is appraised a t $25,000. 
T he K alam azoo Shoe Co. was o rg an 
ized by several p rom inent K alam a
zoo business men, in 1915, and for 
the first year of its operation, did 
a good business.

ElllülilllllUII! i i i i i i i im i i i i i i im

“APEX”
U N D E R W E A R

Is 100 Per Cent Merchandise
“A PE X ” Underwear is more than good 
looking. It is fin ished  carefully, neatly  
trim m ed and offers th e  w e a re r  ever
lasting satisfaction .

Should you not be acquainted with  
the many “ A PE X ” features we 
would be glad to send you sam ples.

THE ADRIAN 
K NITTING  CO.

A D R IA N , MICH.

MimiiimniBiiiraiiiitiiiii!
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I f DRY GOODS, I i 
FANCYGOODS ̂  NOTION^

Michigan Retail Dry Goods Association. 
P res id en t—D M. C h ris tian . Owosso. 
F ir3 t V ice-P res iilen t—G eorge J. D ratz. 

M uskegon.
Second V ice-P res id en t—H. G W end- 

land. B ay City.
S e c re ta ry -T re a s u re r—J. W. K napp.

T ensing .

Annual Meeting of Michigan Dry 
Goods Merchants.

Lansing. Aug. 10—The annual con
vention of the Michigan Retail Dry 
Goods Association will I*e held in 
Lansing at the Prudden Auditorium 
on Tuesday and W ednesday. Sept. 9 
and 10.

T he program , which is not yet com 
pleted. will be very in teresting , and 
attended by four or five hundred per
sons. Some of the  talent which has 
already been secured is G. A. G arver 
of Strasburg, Ohio, the proprieto r of 
the largest country departm ent store 
in the U nited States. Frank Buffing
ton Vroom an. of New York, world 
wide traveler and lecturer. He will 
address the convention on the sub
ject. "Bolsheviki. Big and L ittle .”

The m eeting will be opened by 
Frank X. Arbaugh. President of the 
Lansing Cham ber of Commerce 
The address of welcome will be by 
President F rank  S. Kedzie, of the 
M ichigan A gricultural College, and 
the response will be given by the 
President of the Association, D. M. 
C hristian, of Owosso.

Congressm an J. W .  Fordnev. C hair
man of the W ays and M eans Com
m ittee of Congress, has been invited, 
and will come if he can leave his 
duties a t W ashington. C ongress
man Patrick  H. Kelley has also been 
invited.

State Superintendent of Public In 
struction. T hom as E. Johnson, will 
speak on the subject of industrial 
train ing  in the public schools w ith 
reference to  courses in sales- 
onnsh ip . A representative of the 
M arshall Field Company, of Chicago. 
Mrs. Genevieve Puffer Ried. will be 
present with some practical dem on
stra tions in salesm anship. The com 
mittee on the organization  of the 
m utual fire insurance com pany will 
also make its report.

The program  is yet incom plete, but 
will be finished very soon.

Jason E. Ham mond, Manager.

Holiday For Clerks W ho Make No 
Errors.

W ith the determ ination to  have, as 
far as is hum anly possible, an “e rro r
less store. Lansburgh & Bro., W ash
ington. D. C., have put into operation 
a plan for tracing  m istakes on the 
part of salespeople and for rew arding 
carefulness. The salesperson who 
m akes no m istakes in filling out her 
checks for one m onth will be granted 
a full day's vacation with pay. A rec
ord of only one m istake during the 
m onth will en title her to a half day’s 
vacation w ith pay. The tim e for the 
vacation will be arranged by the de
partm en t head, or can be saved and 
added to  the regu lar sum m er vaca
tion. T he firm classes as an e rro r 
anything in m aking out a sales check 
th at wrill m ean expense to the firm or 
cause confusion to  the office force.

Here are m ost of the comm on e r
rors :

* hnissioii of date of sale.
<)mission of salesperson’s num ber.
< Emission of departm ent num ber.
Incorrect calculation.
W rong  num ber of items.
Incorrect address—one of the m ost 

tr< mblesome.
Name of person buying om itted in 

“purchased by" space.
Dollars and cents not placed in 

proper colum ns.
Incorrect price.
Illegible writing.
"H ow  sold" om itted.
Check not signed by floorwalker.
"Amount received" om itted.
Cash reg ister e rro r of over sev

enty-five cents for one day.
O m ission of sales num ber and de

partm ent on refunds and charge 
credits.

O m ission of custom er's endorse
m ent in “charge taken” sales.

Each clerk containing an e rro r will 
be blue-penciled and sent to the edu
cational departm ent, where the e rro r 
will be taken up with the person m ak
ing it. Besides the direct reward, re
duction of e rro rs  will m ean special 
consideration when the question of 
increased salary arises.

Are N ot Profiteering.
M anufacturers of wom en’s, m isses’, 

and children’s dresses will welcome 
any investigations by Governm ent 
authorities as part of the profiteering 
probe now under way, according to 
a sta tem ent issued by the A ssociated 
D ress Industries of America. I t  was 
pointed out in the statem ent th at the 
m anufacturers would be given a “clean 
bill of health” if any such investiga
tion is made, due to  the fact th a t they 
contend th at never before in the h is
tory  of the dress industry  have the 
m anufacturers w orked so “close to 
shore.” T hey are said to  have shaved 
their profits to  a minimum. T he s ta te 
m ent continues:

“The m anufacturers are doing every
th ing  in their power to  low er prices 
on dresses. T he reason these goods 
are so much higher to-day than they 
\ \f re  a year ago is because of the in 
crease in raw m aterial prices. I t  m ust 
also be borne in mind th a t the w ork
ers in all the dress factories have re 
ceived substantial wage increases, and 
this represen ts ano ther im portan t item 
in the additional cost of m anufactur
ing dresses to-day.”

W aist Industry Plea.
The Census Bureau of the D epart

m ent of Commerce has been asked by 
the U nited W aist League of Am erica 
to  list all figures concerning the waist

m anufacturing industry  separately, 
and not, as has been the case in the 
past, in conjunction with the dress 
trade.

In  his appeal to  the Census Bureau 
officials, Executive D irector M. M oses- 
sohn of the league points out that the 
w aist m anufacturing  industry  is es
sentially an A m erican proposition and 
has been in existence as such for 
about thirty-five years. He further 
shows th a t it has assum ed such large 
proportions, and th at m anufacturers 
have increased in such large num bers, 
th a t for the bureau to list the  industry  
in conjunction w ith ano ther branch 
of the wom en’s apparel trade is to  do 
it an injustice and to take from  it the 
prestige that it now enjoys. T he 
league has offered to  the  Governm ent 
its full services in help ing  to  bring 
about the desired change and in the 
obtaining and tabulation of the neces
sary data.

H ow  St. Johns Merchants Regard the 
Tradesman.

Sprague & W ard : “T radesm an is 
all right. It is a m ighty good paper.”

C. E. Chapin: “The Tradesm an is 
first-class. I t  is a good paper. Have 
been taking it several years.”

O. P. D eW itt & Son: “W e like the 
T radesm an very well. I t  is a good 
paper—the best trade paper in its line 
published.

C hester R. Culver: “The T rades
m an is by far the best trade paper 
for m y business of any paper I take 
and I think the same is true of the 
o rdinary  m erchant."

Flannelettes 
For Fall

Just the materials your customers will want 
for approaching cool weather.

Our stock of Flannelettes covers the season’s 
most attractive designs and materials.

We are also offering a splendid line of 27 inch 
Bath Robe Cloths at attractive prices.

Order now—while assortments are complete.

Paul Steketee & Sons
Wholesale Dry Goods

Grand Rapids Michigan

Ask about our way
BARLOW  BROS. Grand Rapids. Mich

W e are manufacturers of

Trimmed & Untrimmed HATS
for Ladies, M isses and Children, 
especially adapted to  the general 
store trade. Trial order solicited.

CORL- KNOTT COMPANY,
Comer Commerce Ave. and 

Island S t
Grand Rapids, Mich.
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Ribbons Made in America Hold  
Their Own.

T he ribbon m anufacturers of the 
U nited S ta tes are busy with speci
m ens of beauty th a t are cfuickly sold 
up when shown, which gives the m an
ufacturer the constan t excuse of ‘‘all 
sold out,” as he really is, but he goes 
on and m akes m ore, for ribbon is very 
im portant. H eavy qualities of m et
al thread  outline floral designs w ith a 
foundation of rich dark shades. T hey 
are for g irdles and sashes of evening 
gowns, bags, vestees, panels and even 
elegant blouses; they are twelve in
ches wide. A nother lot of such rib 
bon has large m etal figures, baskets 
of flowers: of m etal flow ers on gauze 
and velvet foundations. Metal 
foundations with an overlay of vel
vet shows large blossom s w ith gold 
touches.

T insel designs in silver or gold are 
combined w ith evening and day 
shades; they are of large and small 
designs as wide as ten inches, made 
of a regular jacquard  loom. Before 
this we usually sent to  E urope for 
ribbon of this effect. T here  is also 
a brocade in m etal effects which 
gives the effect of coloring in a 
beaded design, which m akes them  
suitable for bags, panels and sashes; 
the m etal thread  gives the  effect of 
beading, and are of Persian colors in 
floral, Persian  and H indu designs.

Tw o colored reversible ribbons are 
shown. An immense business is ex
pected in the fall; business th a t in
cluded the b e tte r grades of ribbon 
and rare  effects, as th is tex tile  will be 
g reatly  used as trim m ing. M illinery 
is not the only ou tle t for ribbons as 
sashes, girdles, panels, vestees, bags 
and even m ore p a rts of dresses as the 
backless w aist of an evening gown. 
R ibbons on w raps is ano ther scheme 
as a bell sleeve faced w ith tinsel o r
ange, green and purple ribbon and a 
facing of the same down the fron t 
opening. T he s tring  ties of No. 7 
or 9 ribbon are yet worn in the house 
and stree t and will be as long as sum 
m er gowns are worn.

U nless there is a general slump in 
prices all around the textile  m arket 
ribbons will go higher, holding their 
own in any case. T here  are tw o-tone 
effects w ith picots or borders of t in 
sel, or the picots may be tinselled. 
O m bres are peeping up again. Many 
hats for fall to be trim m ed w ith rib 
bon, velvet, etc., also has a knot of 
gold or silver ribbon. T apestry  effects 
are of dark  colorings w ith tw o or 
th ree  tone moire borders and a slight 
m oired effect all over. Jacquard  ba- 
yarderi is a brillian t design overlaid 
in stripes; cut velvet on a satin  foun
dation is ano ther style.

A very prom inent ribbon and silk 
house long  before the trade has lately 
put in several glass cases designed to 
hold novelties of m any kinds made of 
ribbon. T he goods are m ade of all 
kinds and colors, w idths and styles of 
ribbons. A partial list includes bou
doir caps, cam isoles, sachet and shop
ping bags, baby coverlets, garters, 
girdles, vests, cases for handkerchiefs, 
m iser and laundry  bags, sew ing bags, 
room  slippers, and m ore alw ays ap
pearing. Such a series of articles is a 
constan t rem inder to  buyers of new

uses to put ribbons to. S tores can 
give the notion to  custom ers to  do 
likewise and they can also sell the 
articles ready made. New articles will 
constantly  be added, giving the  oppor
tun ity  of d istribu ting  m ore of th is 
dainty textile  before the public.

Statistical Position of Cotton.
A query th a t would na turally  arise 

from  an inspection of the recent quo
tations of co tton  is w hether the high 
point has not already been passed 
without chance of return. The recent 
ward, despite some spurts of activity 
the other way, based on stories of 
damage to the crops by storms or in
sects. The strictly statistical position 
of cotton has not been improved by 
recent disclosures. A strong point with 
those who were predicting very high 
prices for the crop now growing was 
that Germany would need and take a 
very large quantity. This does not 
seem so very likely now'. Even in 
normal times the country did not take 
the 2,500,000 bales or so with which it 
was credited. I t  was simply the sluce- 
way through which the cotton went to 
other countries. Now it begins to 
look as though the Germans would 
keep on using some of the substitutes 
for cotton, like nettle fiber, and eke 
out with the cheaper Indian cotton 
which they know how to utilize. The 
total exports of cotton in the fiscal 
year ended with June 30 were only 
5,295,711 bales, as against a normal of 
over 9,000,000. The shipping situ
ation seems to preclude the hope of 
reaching any such figure as the last 
mentioned, even if adequate financial 
arrangements could be made for it. 
Unless things change materially it be
gins to look dubious if the entire fo r
eign takings will reach the amount of 
the carryover from the last cotton 
year. The domestic consumption 
also continues low. In the goods m ar
ket (during the last week, the feature 
has been the undisguised attempt of 
the speculators to get from under as 
well and as quickly as possible. They 
have no illusions as to what the of
ficial attempts to stop profiteering mean. 
So prices have dropped and the in
fluences which have helped to push 
them up for so long have ceased to 
operate. The results between now and 
the end of the year are likely to prove 
an interesting study.

Brubaker Deplores Change in Tobac
co Salesman.

M ears, Aug. 19—Ju s t to  rep o rt that 
the traveling  fra te rn ity  are all be
having them selves up th is way. T hat 
is. since I have been reporting  their 
conduct. Sorry  to  be com pelled to 
chronicle th a t Ben Rankin, the  whole 
souled conservative tobacco man, has 
been rem oved from  th is territo ry . I 
alw ays looked forw ard  w ith pleasure 
to  Ben’s trips and th a t is m ore than 
I can say for the  re s t of the bunch. 
In  Mr. R ankin’s place, the  Scotten- 
Dillon Co. is sending ou t one of their 
big guns from  the office. M ust be a 
big gun as his nam e is Cannon. He 
said he was “loaded” w ith bargains. 
In  looking over the copy of the o rder 
I gave him, I decided he was either 
loaded1 ligh t o r needed reloading— 
probably was discharged before he 
“made M ears.” Oh, well, a fellow 
does not get a hellofa lo t for nothing, 
but in this case I did not get as much 
as I expected, but then  I expected 
I w ouldn’t. Chronic Kicker.

More About September 10 
$100,000 City Day

W e sent a copy of our last weekly bulletin to nearly 300 Manu
facturers and told them that if they had anything to offer to help 
make this day a big success, we would appreciate it. And to our 
surprise several of them not only offered merchandise but at prices 
way under the market. W e have picked up several lots this way and 
several of our buyers were in Chicago this week, with the result that 
we now have even more merchandise than we had before and at 
prices which will enable us to sell in a great many cases under the 
Manufacturer’s replacement cost.

W e have also received deliveries on some of the merchandise 
which we are having manufactured which as we said before is 
made of good material, the buttons properly sewed on and made in 
every way so as to stand real usage.

W E  W A N T  TO STRONGLY E M PH A SIZE T H E  FACT  
T H A T  ALL T H E  M E R C H A N D ISE  W H IC H  W E  W IL L  O FFE R  
ON SE PT E M B E R  10th IS F IR ST  CLASS IN  EVER Y W AY. IT  
IS O UR POLICY N E V E R  TO H A N D L E  AN Y B U T  T H E  BEST  
M E R C H A N D ISE  A N D  AN Y T IM E  T H A T  W E H A V E  A SALE, 
YOU CAN D E P E N D  ON IT T H A T  N O T H IN G  BUT Q U A L IT Y  
M E R C H A N D ISE  W IL L  B E  O FF E R E D  E V E N  T H O U G H  AT  
Q U A N T IT Y  PRICES.

In order that we may plan to take care of everyone properly, 
we are sending each cne a postal card, asking you to send it back 
and advise us whether or not you will be here September 10th. W e 
would appreciate the courtesy of a reply from everyone and if you 
have any suggestions, we will be pleased to receive them.

See our Salesman IM M E D IA T E L Y  for your merchandise needs 
for the next season. Come and see us whenever you can. Don’t 
fcrget CITY DAY (E V E R Y  W E D N E SD A Y ).

P H O N E  OR M AIL O RDER S are our specialty. W henever you 
are not satisfied w th merchandise or prices, send it back. W e stand 
back of everything we sell.

W IL L  YOU BE H E R E  SE PT E M B E R  10?

Distributers of

N ationally K now n Lines of Standardized Quality Dry 
Goods at Prices T h a t Stand A ny Com parison, 

In trinsic W orth  Considered.
W A T C H  U S  G R O W
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Michigan Poultry, Butter and Egg A sso
ciation.

P resid en t—J  W. Lyons, Jackson. 
V ice-P res iden t—P a tr ick  H urley , D e

tro it.
S ec re ta ry  and  T rea su re r—D. A. B en t

ley. Saginaw
E xecu tive  C om m ittee—F. A. Johnson, 

D etro it; H. L. W illiam s, Howell; C. J. 
C handler, D etro it.

A ugust M eeting of C ream ery B utter 
M anufacturers.

Lansing, Aug IS—The A ugust 
m eeting of the M ichigan Cream ery 
O w ners and M anagers' Association 
will be held in the Pantlind Hotel. 
Grand Rapids, on Thursday. A ugust 
21. at 12 o'clock. Lunch will he 
served to all those sending in reser
vations and the m eeting held im
m ediately after. This will be one of 
the most im portant m eetings of the 
year, as the controversy over the 
bills now in C ongress will be defin
itely reported  on by the Legislative 
Com m ittee and some action taken to 
ward instructing  delegates to the 
m eeting which will be held in Chi
cago August 29. It is hoped that ev
ery m em ber of the association will 
attend this m eeting or send a rep re
sentative. Send in your reservation 
card as soon as you get it so we may 
know how many to prepare for.

In  calling on the different cream - 
erym en over the State, partic
ularly where exam inations have been 
held for teste rs ' licenses, I find th at 
there are a num ber of buyers of 
cream who have failed to take the 
exam ination so far. I wish to  cau
tion the m em bers of the Association 
to he sure and see th a t all of their op
erato rs have taken this exam ination, 
as the Food and D rug D epartm ent 
intends to enforce this law rigor
ously. and it will be necessary that 
all buyers of cream take this exam in
ation. Mr. W endt has indicated to 
me that when an operator of the Bab
cock test can give some good reason 
for not p resen ting  him self or herself 
at one of the several points scheduled 
where exam inations are now being 
conducted, they m ay take the exam 
ination at Lansing by special a r
rangem ent. R equests’ of this nature 
should be made direct to Mr. W endt.

T here will be a jo in t m eeting of all 
State cream ery associations in Chi
cago at the G reat N orthern  H otel on 
Friday^ A ugust 29. to hear reports on 
the Kenyon and Kendrick bills.

This m eeting is called by the A l
lied State Cream ery Associations, and 
is open to  every m em ber o f the Mich
igan Association of Cream ery O w n
ers and M anagers. I t  is hoped that 
a large attendance will he present 
from Michigan, as it will determ ine 
the a ttitude of the cream ervm en to 
ward these two bills.

A report of the com m ittee on but
ter standards will also be presented 
at this meeting.

A report has reached this office 
tliat a hill has been introduced in 
Congress repealing the 10 cent tax 
on colored oleom argarine. No copy 
of this bill has been received as vet. 
but further notice will be given vou 
as soon as received.

Some m isunderstanding has ex
isted am ong the collectors of In te r
nal Revenue D epartm ent regarding 
the application of the brokers* tax on 
cream buyers. The Commission of

In ternal Revenue, W ashington, has 
advised that "agents buying as agents 
for principal on comm ission basis 
are not brokers, if under contract 
and do not buy for o thers.”

L nder this ru ling  the cream buyers 
who have paid the tax are entitled  to  
a refund. Steps should be taken at 
"nee to secure the same.

Secretary.

Solved the Food Problem  in One 
Article.

Holland. Aug. 15— It had been in 
my mind for several days to say a 
lew things in regard to the unpleas
ant condition the retail m erchants of 
the country are in. W hen about a 
year ago the food com m issioner’s 
agent came through here inspecting 
"ur cost and selling price of food
stuffs. I frankly asked him when he 
uot through w ith me how he found 
my prices. He answered. “You are 
about 7 per cent, below w hat the 
(government allows (average).” He 
was a courteous gentlem an and I be- 
beve I treated  him as such. Since 
then it has been difficult to get our 
supplies in any line. O ur stocks are 
all diminished to  less than  half of 
form er holdings. T he percentage of 
profit is sm aller than ever. The ex
pense of business is much higher, as 
every one knows. In  view of these 
facts, it seems so unreasonable th at 
the man who deals in food-tsuffs 
should have to  be the scapegoat of 
m any sinners.

I was relieved, however, when I 
read your th irty-seventh  year ed ito r
ial in your edition of Aug. 13. You 
have said it well. Accept m y thanks 
and also the gratitude of the large 
percentage of the retail trade who are 
try ing  to do things honestly.

B. Steketee.

Danger.
T here  is a m arked tendency am ong 

all classes to relax effort and turn  
to  ex travagan t spending ra th e r than 
producing. W age earners demand 
not only m ore pay, but less work.

T he great am ount of m oney in cir
culation becom es a m enace to  ju st 
the ex ten t th a t it serves to  tu rn  the 
public from  th rift to  extravagance, 
and to  ju st th a t ex ten t it tends to 
underm ine business conditions.

F o r a while the w ar acted as a 
stro n g  stim ulant to  the m oral fiber 
of the N ation and served to  bring 
to  the surface those s te rner virtues 
inherent in our people, but too  much 
prosperity  has sm othered these finer 
feelings and people are disregarding 
the principles th rough which p rosper
ity' m ay be m aintained.

T his tendency m ust be checked if 
we are to avoid a convulsive re -ad just
m ent of business. T he way in which 
we can all tru ly  help business is to 
encourage every citizen to  produce 
more, to buy. but to  buy wisely and 
carefully, and to  save. I f  th is can be 
accom plished we will have prosperity  
for m any a long day.

E \ery ' man owns a glass house.

1 3  E C A U S E—it has the same 
texture and melting point as butter.

A -l N u t M argarine
is considered by most dealers an ideal brand for both Summer and Winter.

M. Piowf^v & Sons of Michigan
M AIN 6 . .  ICE, G R A N D  RA PIDS, MICH.

Branches: M uskegon, Lansing, Bay C ity, Saginaw, Jackson, Battle 
Creek, Kalamazoo, Benton Harbor, Mich.; South Bend, Ind.

OUR NEAREST BRANCH WILL SERVE YOU

U  We Buy 1[7  We Store 17
H r G G S  jH / G G S  H We Sell 

G G S

W e are a lw ays in  the m arket to buy  
F R E S H  E G G S  and fresh m ade D A IR Y  
B U T T E R  and P A C K IN G  ST O C K . Sh ip
pers w ill find it  to their interests to  com 
m unicate w ith  us w hen seek in g  an outlet. 
W e also offer you  our n ew  m odern facilities  
for the storing  o f such products for your  
own a cco u n t W rite us for rate schedules 
covering storage charges, etc. W E  SE L L  
E g g  Cases and E g g  Case m aterial o f  a ll 
kinds. G et our quotations.

W e are W estern M ichigan  agents for  
G rant D a-L ite  E g g  Candler and carry in  
stock a ll m odels. A sk  for  prices.

KENT STORAGE COMPANY, Grand Rapids, Michigan

t .  P. MILLER. President F. H. HALLOCK, Vice Free. FRANK T. MILLER. Sec. m4 Treu

Miller Michigan Potato Co.
WHOLESALE PRODUCE SHIPPERS

Potatoes, Apples, Onions
Correspondence Solicited!

Wm. Alden Smith Bldg. Grand Rapid«, Mich.

M. J. Dark & Sons
Wholesale

Fruits and Produce
106-108 Fulton St.. W .

1 and 3 Ionia A v e ., S. W .

Grand Rapids, Michigan
D irect receivers o f T ex a s and Oklahoma 

PEACHES.

M. J. DARK
Better known as Mose WE HANDLE THE BEST GOODS OBTAINABLE
22 rears experience AND ALWAYS SELL AT REASONABLE PRICES
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The Need of the Hour Is For Men.

Grandville, Aug. 19—W here  is the 
public m an to  cease sitting  astride the 
fence and come out square-toed on 
the side of the U nited S ta tes in this 
controversy  over the league of na
tions? If  there  is any such, he has 
failed to show his hand.

If ever Am erica needed a friend it 
is now, which in some respects is the 
m ost critical period in the coun try ’s 
h istory  S traddlers are not wanted, 
yet we have them  in plenty, far too  
m any for the good of the country.

N ot one am ong the statesm en of 
the N ation  has spoken uncondition
ally for the U nited S ta tes on this 
question of form ing a league of na
tions th at is to  m ake for the weal 
o r woe of the Republic for the next 
century. S traddlers all. T he P resi
dent is for the league w ithout reser
vations. T aft and some o thers line 
up under the same head.

Senator Lodge, Justice H ughes and 
o thers are for the league w ith reser
vations. Not one of the leading men 
of the Nation tak ing  a fearless stand 
against the league in toto. R ight 
there is where should stand the true 
Am erican and righ t there  is a vacuum. 
Nobody am ong the highups defend 
the dignity and honor of the U nited 
S ta tes in this, the hour of its g reat 
tribulation.

"C hristopher C olum bus!” exclaim s 
Jo h n  Smith, “w hat’s the m atte r with 
our represen tatives in W ashington? 
H aven’t any of them  got the g rit to 
speak a good word to r the country 
when dangers flock thick and fast 
about the good old ship of sta te?”

W ell, I reckon. John, th a t th ere ’s 
no such person in au thority  at the 
present time. S traddlers, stradd lers 
all. And it is a shame th a t it is so. 
W e do not need this spider league any 
m ore than a dog needs two tails— 
nor as much. For a century and a 
half the U nited S ta tes has gone on, 
living, laboring, loving—som etim es, 
it m ust be adm itted, fighting—yet all 
the time true  to the gospel as p reach
ed by the founder fa thers of the R e
public. N ever a back seat has Uncle 
Sam taken, nor has he been throw n 
down or disgraced*. Instead , fully 
conscious of the dignity  of his posi
tion. he has m aintained his standing 
before the world w ithout cringing or 
losing  caste.

A fter all th is time, because of a 
m uss go tten  into by the nations 
across the big pond, there  goes up a 
cry for Yankeedom  to join a league 
in which we give up fully one-half 
our old time independence, sacrificing 
our best, m ost sacred in terests at the 
nod and beck of nations beyond the 
brine, none of which have anything 
in comm on w ith this country.

And the w orst phase of the whole 
m atter is th a t not an Am erican s ta te s
m an in all the land rises to  the occa
sion and stands unequivocally by the 
U nited  States. W h at has come over 
the spirit of our dream s? H ave our 
public men fo rgo tten  our past? Have 
they forgo tten  the m en like E than 
Allen of T iconderoga fame, the men 
who bore the banner of the new re 
public th rough  the flame and blood 
of eight years w ar and p lanted this 
republic on a firm foundation, sup
posedly capable of w ithstand ing  the 
shock of war. the blandishm ents of 
peace and every danger th at m ight 
assail?

"L et us have peace.” And in order 
to have peace the leading men of the 
American N ation seem willing to  sign 
aw ay the  co u n try ’s independence, 
m aking us a m ere appendage to  the 
“big league” the bidding of which we 
m ust accept, even though it lead us 
into strange paths, along rough, un
even ways which necessitates sending 
Am erica’s sons to fight the battles of 
foreign peoples with whom  we are 
not in sym pathy.

Am erica aw aits her deliverer!
W here  is the man w ith foresight 

enough to  understand  the  necessities 
of the hour, w ith brain  pow er suffic
ient to comm and the occasion, and

heart enough to  bleed for the suffer
ing ones of his own as well as for 
those of o th er lands?

W e cast an eye over the land. F rom  
Maine to  California, from  the lakes 
to the Gulf, our vision ranges. W e 
see long lines of fencing, the top  wire 
o rnam ented  w ith A m erican statesm en 
each and every one w-orking himself 
into a sweat, really  galled to  the 
quick, all the tim e fearing  he m ay 
fall off the narrow  perch he has s trad 
dled in dealing w ith the m om entous 
questions of the century.

S traddlers, all stradd lers! N ot a 
genuine statesm an in the lot. W hen 
our country  was in the th roes of civil 
w ar; when the fate of the N ation 
hung in the balance, the m an who 
contested  the election w ith A braham  
Lincoln came to the fron t w ith rin g 
ing speech, declaring  th a t there were 
but tw o parties in the country, pa
trio ts  and tra ito rs. T o-day the s itua
tion is som ew hat similar.

E ither we are for our coun try  or 
against it. T here  ought to  be no a t
tem pt at straddling. H e w ho quib
bles regard ing  th is league of nations 
program m e is feeding the enemy. 
Stand up squarely for the U nited  
S tates. Make no talk  along the line 
of signing the league covenant p ro 
viding certain  clauses are elim inated 
or o thers added thereto . T here  is no 
place fo r comprom ise. No m atte r 
w hat sort of covenant the  m anipu
lato rs of w orld diplom acy draw  up 
it is incum bent on the U nited  S tates 
to  stay out of it.

T he g rea tes t m inds so far in te res t
ed in this league differ widely in their 
reasoning. If  the covenant cannot be 
in terpreted  by all, w hat will it not 
lead to  in the way of trouble  and dis
a s te r  afte r we have signed the docu
m ent binding ourselves to  obey m a
jo rity  rule which will be against us 
w henever it pleases our foreign m as
ters?

T he need of the hour is a man. a 
statesm an who does not fear to  take 
the side of his own country, and re 
pudiate those w ho seek to  com pro
mise the best in te rests of the N a
tion. Above all th ings we need a man 
who will tell the tru th , the whole 
tru th  and no th ing  but the tru th  about 
signing aw ay A m erican independence 
in this year of our L ord  N ineteen 
Nineteen. Old T im er.

Ask Yourself—
Am I hitched up right, or am I a 

round peg in a square hole?
Do I feel ever}' drop of blood and 

every fiber in me tugg ing  away at my 
am bition, saying “A m en” to  my work?

Am I backing up my chance in life 
in every possible way, or am I slid
ing along the lines of least resistance?

Am I keeping m yself fit to  do the 
biggest th ing  possible to me every 
day of my life?

Am I w orking along  the line of my 
talent, or am I ge ttin g  m y living by 
m y w eakness instead of my streng th?

Am I streng then ing  m y weak points, 
m aking my stro n g  points stronger, 
and e lim inating the th ings which are 
keepimr me back, the enem ies of my 
success?

Do I decide th ings quickly, finally, 
o r am 1 forever on the fence, fearing 
to  m ake definite decisions which 1 
cannot reconsider?

H ave I the initiative which begins 
th ings w ithout being told to : which 
does things w ithout w aiting  for o th 
ers’ instructions?

Do I dare to a ttem pt the th ing  1 
instinctively feel capable of doing, an 1 
know th a t I ought to  do?

H ave I the courage which dares to 
branch out in an original way, dares 
to  m ake m istakes th a t m ay hum iliate 
me if I should no t happen to succeed?

Do I try  to  develop th a t b igger m an 
back of the  sm aller m an I am, by 
obeying the  G od-urge th a t ever bids 
me up and on to  g rea ter endeavor?

If you can answ er the above ques
tions in the righ t way, you will bring 
out a hundred per cent, of your abil
ity  instead of the fifty per cent, that 
the m ajority  of young men are con
ten t to develop; you will a tta in  your 
am bition and be w hat you long to  be.

W ould you be impolite to  a man 
ju st because he had som ething lie 
w anted to sell to you? T here  are 
some m erchants who take th at posi
tion, apparently , tow ard traveling  
men.

Signs of the Times
Are

Electric Signs
Progressive merchants and manufac

turers now realize the > ifn  of Electric 
Advertising.

W e  furnish you with sketches, prices 
and operating cost for the asking.

THE POWER CO.
Bell M 797 Citizens 4261

Watson-HiggmsMlg.Cn.
DS. M ICH.GRAND RAPIDS. MICH.

Merchant
Millers

Owned by Merchants

Predicts gold by 
Merchants

Brand Recommended 
by Mercbnits

NewPerfection Floor
Packed In SAXOLINPaper-lined  

Cotton, Sanitary Sacks

W E BUY AND SELL
Beans, Potatoes, O nions, Appies, C lover Seed, T im oth y  Seed, Field 
Seeds, Eggs. W hen you  have goods for sale or w ish  to purchase 

W RITE, W IRE OR TELEPHONE US

Both Telephones 1217 M O S e l e y  B f O t h e f S ,

WE ARE HEADQUARTERS 
WHOLESALE

Fruits and 
V egetables
Prom pt Service R ight Prices 

C ourteous T reatm ent

Vinkem ulder Company
GRAND RAPIDS MICHIGAN

g u a r a n t e e d
P U R E

w .v C a i ? - ^
I b r a n d  "

P E A N U T
BUTTER

Bel-Car-Mo
Peanut Butter

q

Originator of the sanitary Tin 
package for Peanut Butter. 
Sizes 8 oz. lo 100 lbs.

A “ tried and true“  product that 
reflects the care and thought
fulness the dealer uses in stock
ing his store. Your customers 
know that “ Bel-Car-M o" means 
the highest grade of Peanut 
Butter.

Say the word and your 
Jobber w ill tell you of 
its success.
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STOVES and HARDWARE

Michigan Retail Hardware Association. 
President—Geo. W. Leedle, Marshall. 
V ice-President—J. H. Lee, Muskegon. 
Secretary—Arthur J. Scott. Marine 

City.
Treasurer—W illiam  M oore, D etro it.

Cash is the Keystone of Modern 
Merchandising.

W ritte n  fo r th e  T radesm an .
T here was doubtless a time in the 

h istory  of retailing  in Am erica when 
long credits were the rule ra ther than 
the exception. T he re ta iler got long 
credits from  the wholesaler, so he 
could afford to  sell his goods on the 
same easy term s.

T hat tim e is, however, long since 
past. T he hardw are dealer in this 
day and generation, while usually 
g ran ting  a lim ited m easure of credit, 
rea lizes-th a t cash is the keystone of 
his m erchandising edifice. He m ust 
have m oney to m eet his bills; and. 
in order to  have money, he m ust sen 
as largely for cash as possible, and 
look closely after his credit business 
as well.

The tendency tow ard cash business 
and shorter credits is a healthy one, 
both for the hardw are dealer and for 
the custom er. Indeed, the la tte r has 
always been the w orst sufferer from 
long credits, and is the chief bene
ficiary of businesslike m ethods.

T w enty years ago a certain profes
sional m an in receipt of a fixed sal
ary made a practice of running ex
ceedingly long accounts with his g ro 
cer. hardw are dealer, tailor and dry 
goods man. Some of these bills, even 
in th at day of easy prices, ran sev
eral hundred dollars and extended 
back for two or three m onths. I 
have known this man to be a year be
hind with his grocer. He was hardly 
ever dunned, and when he was, he 
got mad and swore about it. T hat 
m an was ham pered all his life by 
the realization th at he was anyw here 
from three m onths to  a year behind 
in the gam e—that he owed m oney he 
couldn’t pay on the instan t—th at he 
was m aking a failure of household 
m anagem ent and going into debt for 
current expenses. Yet his was a not 
unusual sta te  of affairs.

To-day, in the second generation, 
the children of th a t selfsame family, 
grown up and m arried, never go into 
debt for curren t expenses. T hey are 
always a little  ahead of the game. 
One plans on an uncertain income to 
always have sufficient ready m oney 
ahead to  carry  on for two or three 
m onths. Expenses are higher, income 
is proportionately  sm aller—but they 
m anage to keep ahead. And they do 
it simply on the basis of never buy
ing for current use w hat they haven't 
the money in hand to pay for.

H ere is a radical change of mental

viewpoint on the p a rt of the custom 
er. W hy? Largely as a result of 
the educative w ork done by retailers, 
associations, and the public press, to 
stim ulate cash buying and to discour
age long- credits. And in these two 
instances the cash buyers are, em 
inently better off than  the m an who, 
tw enty  years ago, enjoyed the ‘'bless
ing '' of long credits.

So that the m erchant who hesita tes 
to insist on cash o r enforce collec
tions prom ptly th rough any tender
hearted idea that he is thereby  in ju r
ing the custom er, is quite m istaken.

But there will alw ays be people 
with us who live from  hand to 
m outh and who lack the grim  de
term ination  to look ahead and plan 
ahead. Such people buy in anticipa
tion of the next w eek’s or next fo rt
n ight s pay-envelope, or the next 
m on th ’s or quarte r's  salary check.

Credit is never as safe as cash— 
but it is p re tty  nearly as safe, if the 
hardw are dealer is alert and con
stantly  watchful. T he danger of bad 
debts is minim ized where the m er
chant enforces a clear-cut system  in 
regard to g ran ting  o r w ithholding 
credits.

O f course where im plem ents, pi
anos and large articles are handled, 
involving high am ounts, credit is usu
ally necessary; in fact, some sales 
would not be made unless easy term s 
were provided. But with these large 
articles the dealer can pro tec t him 
self by lien note. \ \  ith small hard 
ware. however, credit business neces
sitates system atic m ethods and con
stan t watchfulness.

In one store w here the bulk of the 
business done is in small hardw are, 
no clerk is allowed to extend credit. 
All requests for credit m ust be re 
ferred to  the p roprie to r; or, in his 
absence to the salesman next in 
au tho rity  who is given for special oc
casions a certain  discretionary  pow 
er. Supposing a purchaser asks cred
it for the first time, he is politely

Sand Lime Brick
Nothing as Durable 
Nothing aa Fireproof 

Makee Structures Beautiful 
N o  Painting 

N o Coat for Repairs 
Fire Proof 

Weather Proof 
Warm in Wintei 
Cool in Summer

Brick is Everlasting

Grande Brick Co.. Grand Rapids 
So. Mich. Brick Co., Kalamazoo 
Saginaw Brick Co., Saginaw
Jacksoo-Lansing Brick Co. Rives 

Junction

Jobbers in A ll Kinds of

B ITU M IN O U S  COALS  
AND COKE

A.  B. Knowlson Co.
MS-207 Powers'Theatre Bldg., Grand Rapids, Mich.

Boston Straight and 
Trans Michigan Cigars

H. VAN EENENAAM & BRO„ Makers 
Sample Order Solicited. ZEELAND, MICH.

SIDNEY ELEVATORS
Will reduce handling expense and speed 
up work—will make money for you. Easily 
installed. Plans and instructions sent with 
each elevator. Write stating requirements, 
giving kind machine and size platform 
wanted, as well as height. We will quote 
a money saving price.

Sidney Elevator Mnfg. Co.. Sidney, Ohio

O F F IC E  O U T F IT T E R S
LOOSE LEAF SPECIALISTS

The. Co
237-239 Pearl t. (near bridge) Grand Rapids. Mich.

McQUAY-NORRIS
\ t A K - V n O O T

P IS TO N  R IN G S
For Trucks. Tractors. Automobiles. Gas 

Engines. Motor Cycles. Motor Boats, etc.

Distributors. SHERWOOD HALL CO.. Ltd. 
30-32 Ionia Ave , N. W. Grand Rapids, Mich.

Foster, Stevens & Co.
Wholesale Hardware

117-159 Monroe Ave. :: 151 to 161 Louis N. W.

Grand Rapids, Mich.

Brown & Sehler Co.
“Home of Sunbeam Goods“

Manufacturers of

HARNESS, HORSE COLLARS
Jobbers in

Saddlery Hardware, Blankets, Robes, Summer G oods, M ackinaws, 
Sheep-Lined and BlanV et-L ined Coats, Sw eaters, Shirts, Socks, 

Farm M achinery and Garden T o o ls , A ut m obile Tirea and 
T ubes, and a Full Line of A utom obile A ccessories.

G R A N D  R A P I D S , M I C H I G A N

Michigan Hardware Co.
Exclusively Wholesale

G ra n d  R a p id s , M ic h .
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^ You Can’t
Clean the Oil Room

ESTABLISHED >1

referred  to  the proprieto r. T he  la t
ter m an finds out the custom er’s 
nam e and address and where he is 
em ployed; then, w ith all possible 
tact, enquires when he desires the ac
count rendered, w hether he expects 
to m ake fu rther purchase on credit 
and w hat am ount of credit he w ishes 
in any one week or m onth. T he p ro 
p rie to r is very deferential and no t a t 
all insistent on any  lim it of tim e or 
am ount—but if the tim e-lim it or 
am ount suggested is m ore than  he 
thinks safe, he explains regretfu lly  
th at it is no t custom ary to  g ran t 
credit to such an extent, but he will 
consider it. I f  enquiry as to  the cus
tom er's circum stances justifies the 
additional credit, it is g ran ted ; if not, 
a lower lim it is suggested. T here  xs 
no b lunt refusal, it is all done tac t
fully. it rarely offends a custom er— 
but it is precautionary  w ork th a t 
helps keep dead beats and slow pay 
accounts off the books.

And it is am ply justified. T he 
average banker, asked for a few dol
lars’ or a few hundred dollars’ credit, 
would ask all these questions and 
perhaps a g reat m any more. And the 
hardw are  dealer who is asked to 
“carry” ' a custom er is for the time 
being, to all in ten ts and purposes, a 
banker. H e is entitled  to take w ha t
ever precautions he deem s necessary 
to  assure himself that the credit he 
extends is likely to be made good.

In  any event, it is desirable to  
have a clear-cut understand ing  w ith 
every credit custom er as to  when 
settlem ent will be made. In the old 
days a retail credit account was. in 
the custom er’s eyes, som ething th a t 
he didn’t have to  settle  unless and 
until it was convenient so to  do. R e
tailers w ere largely  to blame for this 
a ttitude of mind. T hey encouraged 
the credit custom er w ith voluble as
surances of "T here 's  no hurry  a t a ll’’ 
or “I don 't need the m oney” or “Pay 
when you feel like it.” T he resu lt 
was naturally  th at the deb tor did not 
take his obligations very seriously, 
and th a t long credits only too often 
grew  up into bad debts.

So, have an understand ing  with 
your custom er. Get the idea firmly 
lodged in his m ind that credit entails 
an obligation to settle, w ithin a spe
cific tim e. R ender your accounts 
prom ptly  at the end of each m onth, 
not when you happen to need the 
m oney. Do every th ing  you tactfu lly  
can to  inculcate the idea of business
like dealings and prom pt settlem ents.

In the way of absolu tely  bad debts, 
much good can be accom plished by 
co-operation betw een hardw are  deal
ers. T he dead beat, refused credit 
at one store, is ap t to  go to the next, 
and so on until he has run  the gam ut 
of the business com m unity. T his 
so rt of thing, costly to  hardw are 
dealers as to o ther m erchants, can be 
avoided by dealers voluntarily  “ tip
ping off” one ano ther as to slow pay 
and dead beat custom ers, o r by fu r
n ish ing -in fo rm ation  when asked by 
their fellow m erchants.

W hen an account goes bad, it is 
bad, and th a t is all there is to  it. 
T he m ost efficient collection system  
will fail to  realize from  the average

CELLAR 
OIL ST O R A G E

dead beat. T he rem edy is to  avoid 
tak ing  on such accounts a t all. Cau
tion on the p a r t of the individual 
dealer, a clear-cut understand ing  be
tween dealer and  custom er, and co
operation  betw een re ta ile rs in the 
sam e line of trade, are the  m ost ef
fective precautions.

You can do a big business if you 
give unlim ited cred it; but you can’t 
draw  your profits or pay your bills 
unless you ge t the actual cash.

V ic tor L auriston.

Lead Pipe Cinch.
“You say th a t neither of your 

stenographers w ants a vacation this 
year? Th<_. singular.’’

“N ot a t all. You see, I recently  
hired a handsom e young secretary, 
and ne ither of the girls is w illing to 
go aw ay and leave the  field to  the 
o ther one.”

W h at do you th ink  of the store  
w here no clerks are in sight, and you 
have to  wait until one comes from  
back out of sight som ewhere?

You can’t sweep-out” the offensive oily 
odor that comes from slip-shod oil storage. It 
gets into everything. You may not notice it 
because you are use to it, but your trade no
tices it the m inute they step into your store.

Oil S to ra g e  O utfits

S. F . BOW SER & CO., Inc., Fort Wayne, Ind., U.S. A
C anadian  Office and Factory* TORONTO, ONT.

keep the oil where it belongs. No exposure to the 
air—no leaking—no oil on the floor—no oil on your 
hands—no oil on eatables—no complaints from your 
trade.

F i l l  t h e  T a n k  f r o m  
O u t s i d e

It avoids dripping oil through the store. Your custom ers 
will say: “That B O W SE R  is fine, it keepis the oil pure and 
the store clean.” Such good w ill is profitable for you.

The crickets are chirping, approaching frosts, 
the opening of school and the closing of

RAMONA
Just a few more weeks for those refined and 

pleasing acts such as are always featured at 
this famous Summer theatre.

Make the most of the remaining time for the 
best is now being offered and some will have to 
stand so great is the demand for seats.
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BHE COMMERCIAL TRAVELÈI

Grand Council of Michigan U. C. T.
G rand C ounselor—C. C. S ta rk w ea th e r, D etro it.
G rand J u n io r  C ounselor—H. D R an- 

ney, Saginaw .
G rand P a s t  Counselor—W. T. B allam y. 

B ay  City.
Jack so n  S e c re ta ry —lla u r ic e  H eum an,

G rand  T rea su re r—I.ou J . B urch  of Detro it.
G rand  C onductor—A. \V. S tevenson, 

M uskegon.
G rand  P ag e—H. D. Bullen. L ansing . 
G rand  Sen tinel—George E . Kelly, K a la 

mazoo.

From the Pulpit to Management 
Truck Factory.

Irish. H is high school and

business. Following- 
course he took a position with the 
O liver Iron  M ining Co., a subsidiary 
of the  U nited S tates bteel C orpora
tion. being employed as cashier in 
the m ining districts, which position 
he held for over two years. Then 
he w ent with the National Biscuit 
Co., of Grand Rapids, being employed 
in the accounting  departm ent for 
over a year. He was next employed 
by the U nderw ood T ypew riter Co. as 
a traveling  salesman from the Gran ! 
Rapids office.

Sept. 5. 1909. he heard the call of 
God in the little  church at the corner 
of Ashland avenue and Curtiss street 
and entered  the m inistry  for the Free 
M ethodist denom ination. All of his 
undertakings up to this time had been 
a success. The last m onth lie was on 
the road for the typew riter company 
his comm issions am ounted to  $250 
and he took the pastorate of a small 
church a t Boyne City, where the year 
before they  had paid their pastor only 
$350 for the whole year. W hen he 
was a salesm an he presented his 
goods in a salesmanlike manner. 
W hen he entered the m inistry  he ap
plied the same m ethods he had used 
in business. He knew he had some
th ing  the people needed and he p re 
sented it in a business like way and 
has had the satisfaction of seeing 
m any souls led to Christ.

W hile at Boyne City he made the 
run for m ayor. No one had confi
dence in the adm inistrative ability 
of a young preacher for m ayor, so 
he was not elected. F rom  Boyne Citv 
he was sent to  the H ow ard C ity cir
cuit of his church, where they paid 
a salary of about $300 for the year. 
So successful was the young man 
there that his people paid him $1,000 
for the year. H e was next sent to 
the Grand Ledge church, where he 
remained as pasto r for three years.

born at work th at they raised his salary to
35. He $1.200 a year and paid it.

ge. his He is a fluent, forceful and m ag
s father netic speaker, well versed in the Bible

college and is abreast the tim es on questions
Alma, of public im portance. He did a great

ish and deal of speaking in the L iberty  Loan
college and w ar relief cam paigns during  the

war. talk ing  m any tim es from  the 
same platform  w ith E x-G overnor 
Ferris. So well-pleased with his work 
as an evangelist is one Big Rapids 
man th a t an offer stands to furnish 
the money with which to purchase a 
ten t to fit W atson out to do evange
listic work.

The business of the Four-D rive 
T rac to r Co. of Big Rapids, had been 
going down hill for some time. The 
affairs of the com pany were in such 
bad shape th a t trustees were appoint
ed to keep it from going into bank
ruptcy. One of the trustees saw in 
Mr. W atson the man who could' save 
the concern from  death, desolation 
and dismay. He was interview ed and, 
while re luctan t to leave the ministry] 
finally consented and has had the 
m anagem ent of the com pany’s busi
ness since last January.

T aking  the lines in his hands when 
they had only $24 in the bank he has 
pulled the com pany out of the mud 
and placed it on solid ground. T he 
company is now  receiving orders for 
carload lots of its m achines and in
stead of losing  $400 on each trac to r 
they are m aking a profit th a t is m ak
ing the stockholders smile.

T he idea of p u tting  a preacher in 
charge of a business of this kind was 
scoffed at when Rev. W atson  was en
gaged. but this ridicule has been 
turned into a profound respect and 
the preacher is now  haled as the 
savior of a business th a t was going 
bad. &

Rev. W atson was in W ichita. Kas 
recently  a ttend ing  the N ational T rac 
to r  show and dem onstra ting  the good 
qualities of the Four-D rive. He jum p
ed into the show a day ahead of time, 
pulled off a non-stop run of eighty- 
eight hours in which tim e 100 acres 
were plowed seven inches deep, the 
furrow-s being 14 inches wide. This 
made a new record for the trac to r

world and made the Four-D rive the 
talk  of the show. A fter pulling off 
this stun t he entered  the regular tests 
and finished first every day.

Fred  U. O 'Brien.

From  Grand Ledge he w ent to Chi- 
cago as assistan t publishing agent for 
the Free M ethodist Publishing House. 
From  Chicago he was sent by his 
bishop to  Grand Rapids to take the 
pastorate of the church there. The 
charge was in a rundow n condition 
and paid the pasto r a salary of only 
$350 a year. T he church and parson
age needed repairing  badly, so W at
son got busy, raised the m oney and 
put the p roperty  in ship shape. So

The Usual Way. 
H e w orked by day  

A nd toiled by n igh t. 
H e gave  up  p lay 

And all deligh t.
D ry  bocks he read  

N ew  th in g s  to  lea rn  
A nd forged ah ead  

Success to  earn .
H e  plodded on 

W ith  fa ith  an d  pluck, 
And w hen he won 

M en called it  luck.

W hen you begin to  get a little bit 
too proud to do p art of the work 
that falls upon you, ju st bear in mind 
that infallible rule that pride goes be
fore a fall.

OCCIDENTAL HOTEL
FIRE PROOF 

CENTRALLY LOCATED  
Rates $1.00 and up 

EDW ARD R. SW ETT, Mgr. 
M uskegon Michigan

GOODRICH 
1  BOATS I

ToF Chicago
Daily—8:05 p. m.

Daylight Trip Every Saturday. 
Leave Grand Rapids 7:30 a. m.

From C hicago
Daily—7:45 p. m. 

F A R E  $3.50 Plus 28c War Tax.

Boat Car Leaves Muskegon Electric 
Station 8:05 p. m.

Goodrich City Office, 127 Pearl St., N. W. 
Powers Theater Bidg.

Tickets sold to all points west. 
Baggage checked thru.

W. S, NIXON,
______  City Pass. Agent.

H O T E L  HERKIMER
G RA N D  RAPIDS. MICHIGAN  

European Plan. 75c Up 
Attractive Rates to Permanent Gueata 

Popular Priced Lunch Itoom 
COURTESY SERVICE VALUE

Bell Phone 596 Citz. Phone 613M

L y n ch  Brothers 
S ales C o .

Special Sale Experts
Expert A dvertising  

Expert M erchandising

209-210-211 Murray B i g 
GRAND RAPIDS, MICHIGAN

GRAHAM & MORTON 
Transportation Co.

C H I C A G O
<11* " i  C D  P ius 
< # 0 . 0 1 /  W ar T ax

Michigan Railroad
Boat F lyer 9.00 P. M.

DAILY
Leave Holland 9.30 p. m. DAILY 

Leave Chicago 7p .m . DAILY

Reliable for Freight Shipments

CODY HOTEL h o t e l  McKi n n o n
G RAND RAPIDS CADILLAC. MICH.

R A T E S  bath EUROPEAN PLAN
( $1.50 up with bath Rooms with Running Water.... 41.00 and up

Rooms with Bath......................... j i .50 , nd up
DINING SERVICE UNEXCELLED

CAFETERIA IN CONNECTION

U se C itizens Long D istance  
Service

To Detroit. Jackson. Holland. Muskegon. 
Grand Haven, Ludington, Traverse City. 
Petoskey, Saginaw and all Interm ediate 
and Connecting Points.
Connection w ith 750.000 Telephones in 
Michigan, Indiana and Ohio.

CITIZENS TELEPHONE COMPANY
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Gabby Gleanings From Grand Rapids.
Grand Rapids, Aug. 20—Jam es T. 

Sm ith succeeds F rank  J. C om stock 
as trave ling  represen tative  for the 
N ational G rocer Co.

E dw ard K ruisenga and George A. 
A bbott spent two or th ree  days last 
week fishing on Pine River as guests 
of Al. Cutler, of Luther.

F rank  J. Dyk has disposed of his 
family residence and will leave next 
week for Los Angeles, w here he will 
rem ain indefinitely. Mr. Dyk m ade a 
good record for him self during  the 
quarter of a century  he was engaged 
in the re ta il grocery  business on Je f
ferson avenue and has every reason 
to regard  his business career with 
satisfaction  and his future w ith com 
posure. He has richly earned a re
spite from business cares and re 
sponsibilities during  the rem ainder of 
his life and the good w ishes of hun
dreds of friends will go w ith him to 
his new home on the Pacific coast.

A delegation of officers and em 
ployes of the L ansing branch of the 
vVorden G rocer Com pany visited the 
p a ren t house a t Grand R apids last 
Saturday, com posed of the follow ing: 
M. R. C arrier, m anager; H. U. B ig
ger, assistan t m anager; V ictor Stev
ens, m anager d rug  departm ent; R. S. 
Lloyd, Geo. H .  H iggs, W . Earle L em 
on, George H. Russell, Chris. D asch- 
ner and F red  L. Jacobs, traveling  
salesm en. T hey came via autom o
biles, running  m ost of the way en 
route to  the city in a heavy rain storm .

A lo t-o f fellows sit around the vil
lage store and talk  about reconstruc
tion who ought to be a t home repair- 
inf the fron t gate.

W hen we get up to the pearly  gate 
about all we will find to our credit, 
some of us, is the good advice we gave 
o ther people.

T he high cost of living th at we com 
plain so much about is largely the 
high cost of the th ings th a t the o ther 
fellows sell.

W e hope th a t when the cu t-th roat 
com petitor goes to his rew ard  th at 
he not only goes to  it but th a t he 
gets a southw est room.

The first th ing  that some fellows 
think of is to  cut the price; so it 
m ust be that the last th ing  they think 
of is to  make the profit.

The two biggest m istakes are the 
man who is try in g  to see how big a 
business he can do and the m an who 
is try ing  to see howT big a profit he 
can make.

P robably  the reason w hy the Noah 
family was the only one to  survive 
the flood was because the o ther fel
low hesitated  to  build an ark on ac
count of the price of lumber.

W hen you tell your wife w hy you 
were late  she believes you ju st the 
same as you would believe a station 
agent in M issouri in A ugust if he told 
you the train  was late on account of 
snow.

T he day th a t alw ays seem s the 
longest is the one when you have the 
least to  do.

People don’t believe all they see 
in the papers—only w hat they  w ant 
to believe.

M any a man gets credit for m ak
ing a close estim ate who made n o th 
ing but a wild guess.

A regular liar gives you very  little  
trouble; it is the fellow who lies 
irregularly  who keeps you in doubt.

C. N. B ristol and A. T. M onson, of 
the B ristol Insu rance  Agency, are 
m aking a com plete survey of the U p
per Peninsula in the in te rest of their 
several com panies. M. B ristol w rites: 
‘’You will note by this le tte r th a t we 
are w orking the U pper Peninsula, and 
are m eeting w ith decided success. I 
have always been told th a t the U pper 
Peninsula am ounted to very little  in 
a com m ercial way, but I find th a t my 
inform ants were very g reatly  m is
taken, th at the C loverland of M ichi
gan is a w onderful country  and has 
a very  brigh t future com m ercially.”

“ A fighting h ea rt” is the th ing  a 
salesm an m ust have as his first quali

fication. T he m an who is depressed 
easily o r discouraged h asn ’t it in him 
to  become a g reat salesm an. I t  is the 
m an who can forget a refusal apd jum p 
to the next store or tow n ju st as con
fident, ju s t as enthusiastic  as a t the 
sta rt, w'ho wins. But he m ust carry  
with him som ething else, and th at 
som ething is an in te rest in his cus
tom er’s success. T he salesm an who 
becom es in te rested  in his p a tro n ’s 
store, who tries to  sell him  ju st what 
he needs and only w hat he needs, w ill 
find in the long run th at he is getting  
the largest re turns. He m ay no t be 
able to sell as big a bill of goods at 
the s ta rt as some o ther salesm an, 
but he is the one who lasts, for he is 
the one the custom ers learn to  trust. 
T here is much in having a pleasing 
address. Sales m anagers are inclined 
to  favor applicants who have th a t 
gift, for it is an asset. I t  opens the 
way for a salesm an, but it is no t all. 
N either is a wide know ledge of one’s 
line of goods all. W e have had men 

ho knew every piece of goods in the 
house, yet they failed as salesmen. 
T hey lacked som ewhere a quality th a t 
would bring  orders. And do not for
get hard work. I t  counts a lot in 
successful salesm anship.

Another County Heard From.
Kalam azoo, Aug. 19— I have read 

w ith  in terest your item s in T rad es
m an relative to  m ethods of E xpress 
Co. se ttlem ents of accounts, and hav
ing had considerable unsatisfactory  
experience along this line. I am sure 
glad th a t som eone has the backbone 
to go after them , as you have done.

The in te res t you have show n for 
the m erchants and m anufacturers in 
the m atter of ad justm en t of fire in
surance and o th er m atters has resu lt
ed in a g reat value to  them  and I am 
sure g reatly  appreciated.

Nov. 12, 1918, we m ade a shipm ent 
by express to the Van B runt A utom o
bile Co.. Om aha. Neb. A portion  of 
the shipm ent was never delivered by 
the E xpress Co. and a fte r extensive 
correspondence which required  a good 
deal of time and looking up of de
tails relative to  th is shipm ent, they 
finally got a settlem ent th rough  their 
a ttorney.

A fter I had finished read ing  the 
T radesm an, I took the liberty  of m ail
ing  it to  the V an B runt Co. and 
w rote them  calling a tten tion  to  the 
item s above referred  to, and I am 
enclosing to you a le tte r in reply.

I t is barely possible th a t a le tte r  
from  you w ith a copy of a recen t issue 
of the T radesm an would m ake you a 
subscriber w ith this good concern. 
T hey have several branch houses and 
do a very large business.

F ran k  H. Clay.

Om aha. Aim. o—W e have your very 
kind favor of Ju ly  29 relative to  claim 
we have had against the Am erican 
Railwav E xpress Com pany covering 
o a rt of a sh ipm ent vou made to  us 
Nov. 12. 1918.

W e are also in receip t of the m ag
azine you sent us. calling our a tte n 
tion to certain  articles in same re la
tive to  apparent disposition of the 
American Railw ay E xpress Com pany 
in the m atte r of paym ent of claims.

O ur experience on th is particu lar 
claim has been very sim ilar to  those 
cited in the m agazine and it was not 
until we had given th is claim to  our 
a tto rn ey  th a t we received settlem ent.

W e are pleased to advise you that 
we received a check from  our a tto r 
ney this m orn ing  covering th is claim 
and we wish to  take advantage o f this 
opportun ity  to  thank  you fo r your 
courtesy and assistance.

Van B run t A utom obile Co.

M ost any m an in double harness 
will stand w ithout h itch ing  when he’s 
home, bu t they  all need binders when 
on the road to  keep them  from  shying 
when a chicken goes by.

Following the Gleam.
Rabbi G erechter, who tau g h t G er

m an in the high school here from 
1874 to  1880, is devoting ten days to 
calling on old friends of fo rty  years 
ago. A fter leaving G rand R apids he 
spent ten years in charge of a syna
gogue a t M ilwaukee. F o r the past 
tw enty-nine years he has been located 
a t Appleton, W isconsin, m inistering  
to  the religious side of the H ebrew  
people of th a t city and teach ing  G er
m an in Law rence College. H e is now 
re tired  from  active service on a C ar
negie pension and leaves soon for 
N ew  York, w here he will spend the 
rem ainder of his life am ong re la 
tives.

T he phrase “forw ard-looking” has 
become alm ost stale by over-use and 
som etim es has a savor of cant about 
it, but it can be applied literally  and 
sincerely to a useful m an like Dr. 
G erechter who, in all his long career, 
seems to have had an ex tra  sense— 
a sense of w hat the future would bring 
forth. H e has kept his face tow ards 
the m orning. O ften ahead of his 
time, he frequently  has had the sa tis
faction of seeing his time catch up 
w ith him. In m atters affecting re li
gion and church organization, in m at
ters political, in m atters social, he has 
an alm ost uncanny way of antic ipa t
ing w hat is to  come. H is m ind is 
ever open and hospitable to  new ideas. 
T here  is no th ing  fanatic o r ascetic 
about him. H e has a breezy and gen
ial personality', w ithout a trace of b it
tern ess in it. Yet his soul is always 
w restling  w ith to-m orrow . Even in 
extrem e old age he is a lert to  the 
signs on the horizon.

T o exalt him beyond his deserts 
would be a w rong  he would not coun
tenance o r excuse. H e has no illu
sions of vanity. C lear-sighted in esti
m ating  o ther men of his day. he has 
never exaggerated  his own im por
tance. H e sm ilingly says th a t he is 
only a m inor prophet. But m inor 
p rophets who keep a t it th rough a 
long life in varied fields of activity' 
place the public much in their debt.

Dr. G erechter has been a teacher 
and a preacher all his life—fifty-nine 
yrears a rabbi and fifty-four years a 
teacher—but in both of these func
tions the clear qualities of the man 
appear. H e has a strong  love of ju s
tice. T h is has som etim es made him 
seem in to leran t, ye t he is the  m ost 
sym pathetic  and charitable of men. 
H is ability  to  feel how the  heart beat 
under the w aistcoat of an o th er man 
is doubtless the secret of his early 
g rasp  on the affections of his scholars 
and parishioners. H e is not afraid 
of new m ethods. T o  recast old con
ceptions of society m eans, fo r him. 
only the continuous pursuit of tru th  
and right. And th a t is w hat he has 
been doing all his long life—follow
ing the gleam.

Situation in W ool and W oolens.
A peculiarity of the auction sales of 

wool now in progress in London lies 
in the fact that they are the first in 
several years open to bidders from 
this country. I t  is a wise move be
cause of the glut of wool in possession 
of the British Government. The mills

in this country are seeking further sup
plies of the finer Australian varieties 
and are prepared to pay a good price 
for them as is shown by the bidding 
on their behalf. Prices. there
fore have been well maintained 
on these varieties, while an easing off 
has been shown in those of crossbreds 
and coarser wool. Domestic wools con
tinue in good demand. Much interest 
is shown in the forthcoming auction of 
wool in Philadelphia. This is in
tended to be a regular feature. The 
proposition to hold such sales was de
layed because of the war, but its pro
jectors believe that much good to the 
trade will result from establishing such 
an open market. Continued great ac
tivity is reported by the various woolen 
mills, and they will be late in filling 
fall orders. Other mills besides those 
of the American Woolen Company 
have adopted the plan of making allot
ments on spring orders. It is asserted 
that one reason for this course is to 
keep goods out of the hands of the 
speculators as far as possible. Open
ings of dress goods for spring are de
layed for various reasons. The man
ufacturers of garments are having 
troubles of their own. due to the labor 
exactions and delayed deliveries of ma
terial. Most of them have been adding 
to their prices to cover the additional 
costs of m anufacture which were not 
in contemplation when the orders were 
originally taken.

Science has enabled us to preserve 
the arts of war no less than those of 
peace. Although Jenny Lind’s voice is 
but a memory for those who lived in 
her day, and mere history for others, 
Melba’s can be handed down to suc
ceeding generations through the phon
ograph. Of W ashington crossing the Del
aware we have only paintings, of Lee 
at Appomattox we have in addition the 
daguerreotype. Of the present war, 
however, we have 47,000 official photo
graphs and no fewer than 165 miles of 
motion-picture negatives. The worth 
of these to the historian and tactician 
cannot be denied. But they will be 
even more precious to the great mass 
of veterans and their friends. The 
proposal of the Secretary of W ar to 
have the photographs bound in book 
form, twelve in all, of 400 pages 
each, and sold to the public at $1.50 
per volume, has in it much to  be com
mended. Such collections would be a 
source of legitimate pride to those pic
tured as well as to that larger army 
that after all made the taking of them 
possible. And with the tiniest bit 
of imagination we can also appreciate 
the courage of the camera-men on the 
field.

Tf you are not honest w ith your
self. if you haven’t enough am bition, 
energy and w ill-pow er to  correc t 
your faults, to  rise above the th ings 
which down the weakling and trip  up 
the unw orthy, you m ust take the con
sequences. You are the captain of 
your m ental team , and the way you 
develop and train  your individual fac
ulties, the way you com m and your 
team , will determ ine w hether you 
shall be a w inner o r loser in the g reat 
life game.
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M ic h ig a n  B o a rd  o f P h a rm a c y . 
P res id e n t—H. H  H uffm an, S andusk j . 
S ec re ta ry  and  T rea su re r—E. T. Bodeii, 

B ay  City.
O th e r M em bers—C. S. Koon. M uske

gon; Geo. F. Snyder, D e tro it; J am es  
W ay, Jackson .

H ow  to E xterm inate  B oth Kinds of 
Ants.

The ant. like the store cat has come 
back. In this region there are the 
darker colored, out-of-door kind which 
occasionally invades the house and 
store  from  lawns and gardens, and 
the little red ant which lives primarily 
in buildings and their foundations.

The first th ing  to  be determ ined is 
which species is causing the trouble. 
Com pare them  as to size and color 
with those found in the yard. If t hoy
are the outdoor kind, trace them  to 
the outside nests and destroy  the 
whole colony by in jecting kerosene, 
gasoline, o r  better still, carbon bisul
phide. into the nests with an oil can. 
But be careful about fire, for all cf 
these substances are inflamable.

If the trouble is caused by the little 
store or house ants, trace the ants to 
their nests, if possible, and destroy 
these.

N ext to d irect destruction of the 
nests, the m ost efficient m ethod of 
com bating household an ts is to feed 
the invaders a poisoned syrup which 
is carried home for the young brood 
and which soon destroys the entire 
colony. T o make this syrup take:

J/2 pound sugar 
3 25 grains arsenate of soda 

1 quart w ater 
1 tablespoon honey

Dissolve the sugar in the w ater and 
add the arsenate of soda. Boil until 
the sugar and poison are all dissolved, 
then add the honey. Use on bits of 
sponge or small shallow dishes, two 
or three to a room. T race back the 
incom ing column of ants and place 
the poisc-n soaked sponge as near as 
can be readily determ ined to  the place 
of entrance.

Ih is  m ixture is a deadly poison and 
should be handled as such.

Do not expect imm ediate results 
from  the use of this poison. The 
m ature ants in the nest will not be 
killed unless they have fed directly, 
but the developing brood will be 
poisoned and thus the colony will run 
out.

In all cases of trouble from ants 
much good m ay be done by keeping 
the floors and shelves as free as pos
sible from sugar, crumbs, and o ther 
food a ttractive  to  the insects. Keep 
sugar and o ther sw eets in tigh t con
tainers.

W a te r .......................................  3 ounces
< >il of sweet birch ..............  10 drops

D is.oive the betanaphthol in the 
glycerin, add the w ater and oil of 
sweet birch, and mix thoroughly  by- 
agitation. 1 his may be used in te rn 
ally. as an antiseptic in enteric fever, 
fetid diarrhoeas, and gastric  fe n .u i.-  
tation, accom panied by flatulence. E x
ternally. in scabies, psoriasis, p ru ri
tus. acne, and lupus.

Beauty H in ts Make D rugg ist’s Ad
vertisem ents Pull.

A druggist in a southern town d is
covered that his advertising  lacked 
diversity, punch and hum an interest. 
T ry  as he might, one day's display- 
looked about like another.

Then he hit upon a shrewd plan.
He issued a set of fifty one-colum n 

advertisem ents directed to women. 
T hey were num bered and in serial 
form. The standing head read: "Oui 
Beauty H in t for To-day."

By selecting such to ilet articles as 
added to feminine beauty he could 
develop such a cam paign w ithout dif
ficulty. But the tex t was w ritten  in 
an earnest, optim istic style, and as 
every woman in the world w ishes to 
im prove her personal appearance, 
these beauty hints landed their punch.

A stringen t Skin Lotion.
Phenol .............. . . .  1 drachm
Zinc oxide .............. .. 2 drachm s
Prepared calamine . . . .  1 drachm
Glycerin ............... 2 drachm s
Rose w ater ............... • 4 drachm s
Milk of m agnesia, toi make 4 ozs.
Apply locally by swabbing with

liad of absorbent cotton.

A ncdyne Collodion.
Aconitine ............ • • • ■ 1 Pi grains
\  e ratrine  .......... ........  9 grains
flex ib le  collodion, to make 3 ounce--

This is recom mende d as an appli-
cation in neuralgia and m uscular
rheum atism . It m ust 
to  abraded surfaces.

not he applied

A ntiseptic Foot Powder.
Eucalvptol . . . . . . - . .  40 m inim s
Salicylic acid .. . ■ . .. 4 drachm s
Zinc stearate  .............. . . .  3 drachm s
Boric acid .................. ..........  5 ounces
Talcum  ....................... ........  6 ounces

Mix intim ately and uise as a dnstinu
powder.

Healing Ointment.
Zinc oxide, fine pow der . .  1J4 ounces
Phenol .....................................  yA ounce
A ellow wax ...........................  6 ounces
Benzoinated lard ................. 32 ounces

Glycerite of Naphthol. 
B etanaphthol (naphthol) . . .  l  ounce 
Glycerin ...................................  6 ounces

Antiseptic W art Remover.
Oil of cinnam on .................. l  drachm
Form alin .............................  12 m inims
Glacial acetic acid, to  m ake 1 ounce

Mr. Merchant:
W e can now make delivery on our new 25c 

size Lac-a-Fly, and respectfully solicit your order.
This package is a winner—our patent bellows 

container—made of artificial leather, and packed 
in a dandy display carton.

Order from your jobber or write us your require
ments, and we will see that you are supplied 
promptly.

Yours very  tru ly ,

PONTIAC EXTERMINATING CO.

Moore’s Mentholated 
Horehound and Tar Cough Syrup

This remedy has gained an enviable reputation during the past 6 years. 
Grocerymen everywhere are making a nice profit on its sale and have satis
fied customers and a constantly increased demand.

I f  our salesman does not call on you, your jobber 
can get i t  for you.

We are liberal with samples for you to give away, the samples create a 
positive demand.

Be progressive and sell the latest up-to-the-minute cough and cold 
remedy. Join our delighted list of retailers.

THE MOORE COMPANY, Temperance, Mich.

DUTCH MASTERS 
CIGARS

Made in a Model Factory
Handled by Ail Jobbers Sold by All Dealers

Enjoyed by Discriminating Smokers

G. J. JOHNSON CIGAR CO., Makers
GRAN D RAPIDS
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Letters Received Regarding Thirty- 
Seventh Year.

Kalam azoo, Aug. 16—As a retail 
m erchant I thank my sta rs th a t we 
have one editor in the U nited  S tates 
who dares tell the tru th  regarding 
food profiteering  and who has the 
courage of his convictions. I con
sider your editorial on ‘‘T he P a rtin g  
of the W ays” in the T radesm an of 
Aug. 13 the  s tro n g est possible presen
tation  of the subject I have ever 
bum ped up against. E very  w ord  is 
Gospel tru th  and should be accepted 
by the trade as definitely se ttling  the 
entire question of labor profiteering 
as inaugurated  by P residen t W ilson.

It m akes me tired  to see the  P resi
dent continually carping against retail 
grocers when he well knows th a t he 
alone is to blame for s ta rtin g  the 
h igh-cost-of-living crusade by cow ard
ly bow ing his head to  the union labor 
g rafte rs when they forced the Adam 
son law on the Am erican people. To 
m y thinking, that was the blackest 
page in the h isto ry  of Am erica—when 
a coterie of union officials sat in the 
galleries of Congress and. w atches 
in hand, gave Congress so m any m in
utes to enact the 8 hour law and. con
descendingly accorded the P residen t 
15 m inutes to  sign the bill to  put the 
law into execution. T he first battle  
of Bull Run was a dark day for A m er
ica. bu t the hum iliating surrender of 
C ongress and P residen t W ilson to 
the demands of the  labor g rafte rs was, 
in my opinion, the m ost om inous and 
d isastrous day in the h isto ry  of the 
Republic.

In  knuckling  to  the  labor trust, 
President W ilson sta rted  the p resent 
era of high prices which he now cow
ardly a ttem pts to  throw  on the  shoul
ders of the retail dealers of this coun
try. M erchant.

F rom  a Chicago A uthority .
Chicago, Aug. 15—As your issue of 

Aug. 13 comes before me. T am re 
m inded of the fact, th a t th is is the 
first issue of the th irty -seven th  year 
of the M ichigan T radesm an and I 
w ant to take th is occasion to  con
g ratu late  you upon w hat you have 
a tta ined in th irty -six  active years in 
the trade  paper field.

I have always been im pressed w ith 
the T radesm an and I am quite sure 
I have been a reader of your paper 
for th ir ty  years. T he M ichigan 
T radesm an has alw ays been a source 
of inspiration  and helpfulness to  me 
and I read it m ore carefully than any 
o th er trade paper th a t comes to  my 
desk.

I wish you a continuation  of grow th 
and prosperity  for the M ichigan 
T radesm an and health  and hanpiness 
to  you. E . B. Moon.

From  a L egal V iewpoint.
Grand Rapids, Aug. 14—I congratu 

late  you on the a tta inm en t of your 
th irty -seven th  year in the publication 
of the M ichigan T radesm an, as an
nounced in vour editorial of this week. 
T congratu la te  you on the solid suc
cess of your enterprise, the result of 
indefatigable industry  and steadfast 
adherence to principle. T congratu la te  
you on the iov of achievem ent. Your 
personality , industry, ability and suc
cess have m ade a profound im oression 
upon the industrial and social life of 
a g reat State. You m ay well feel 
proud of this m onum ent. I feel th a t 
you have associated w ith your earnest 
and conscientious w ork the sp irit of 
service which is so sadly needed 
am ong all classes of people to-day.

I hope you m ay be spared to  con
tinue y our en terprise  for ano ther 
th irty-seven years.

George Clapperton.

Proceedings In Grand Rapids Bank- 
. ruptcy Court.

G rand  R apids, Auer. 12—Tn th e  m a tte r  
n f John  TV. S a rrea ls . b a n k ru p t. G rand 
R apids, th e  firs t m ee tin g  of c red ito rs  w as 
held on A ugust 5 I t  ap p ea rin g  from  an  
ex am in atio n  of th e  b a n k ru p t and  from  
th e  schedu les on file th a t  th e re  a re  no 
a s s e ts  in th is  e s ta te  n o t c la im ed  a s  
exem pt to  th e  b a n k ru p t, a n  o rd e r w as

m ade d ire c tin g  th a t  no tru s te e  be a p 
po in ted , an d  th a t  th e  exem ptions  be con 
firm ed a s  claim ed. T he  e s ta te  will, 
the re fo re , be closed o u t w ith in  th ir ty  
days.

In th e  m a tte r  o f C harles  H . K ahler. 
th e  final m ee ting  of c re d ito rs  h a s  been 
held. T he final re p o rt of th e  tru s te e , 
show ing  ba lance  on h an d  of $1,138.56, 
p lu s in te re s t  a n  item  of $7.25, m ak ing  
to ta l ba lance  on h an d  of $1.145.81, w as  
approved. T he  m a tte r  of th e  t ru s te e ’s 
ap p lica tio n  fo r a u th o r ity  to  sue  b an k ru p t 
and  h is  w ife fo r recovery  of a  c e r ta in  
K issel c a r  au tom obile  and  popcorn m a 
ch ine  w as considered . U pon m otion  duly  
m ade, supported  an d  carried , it  w as 
u n an im o u sly  voted  to  accep t th e  p roposi
tion  m ade by th e  a tto rn e y  fo r th e  b a n k 
ru p t  an d  h is  w ife, a s  follow s: B an k 
ru p t an d  M rs, K a h le r  w ould s u rre n d e r  
to  tru s te e  an y  and  a ll c la im ed  in te re s t 
th e y  m igh t have  in  popcorn m achine, to 
g e th e r  w ith  equ ipm en t, in re tu rn  fo r 
tru s te e  w a iv in g  an y  cla im ed r ig h ts  w hich  
he m ig h t have in au tom obile  alleged to  
belong to  M rs. K ah ler. M ade o rd e r fo r 
d is trib u tio n  c e r ta in  a d m in is tra tio n  ex 
p enses and  final d iv idend, am o u n t of 
w hich  h as  n o t y e t been  s ta te d .

C arl P . H ull, of th is  city , h a s  filed 
h is  p e titio n  fo r ad ju d ica tio n  in b a n k 
ru p tcy . T he  a d ju d ica tio n  h a s  been  m ade 
an d  th e  m a tte r  re fe rred  to  Mr. Corwin. 
T he schedu les show  liab ilities  am o u n tin g  
to  $1,692.99 and  a s s e ts  am o u n tin g  to  $74, 
of w hich  $70 is c la im ed a s  exem pt. F o l-
low ing is a  lis t of th e  c red ito rs  of sa id  
b a n k ru p t:
G. R. P re s s , G rand  R ap ids  .............. $200.34
G. R. H era ld . G rand R apids ........  223.34
G. R. N ew s, G rand  R ap id s  ........... 88.25
S ta n d a rd  Oil Co., G rand R ap ids 24.81 
Sun Oil Co., G rand  R ap id s  ............... 8.33
G. R. A u to  P a r ts  Co., G rand R apids 9.50 
R itzem a  G rocer Co., G rand  R apids 14.00 
P au l S tek e tee  & Sons, G rand  R apids 25.13
W urzburg  D ry  Goods Co., G rand

R ap ids  .................................................  15.00
A. B o tting , G rand  R ap id s  ............... 636.74
Dr. C. C. Slem ons, G rand R ap ids 6.75
Dr. E . P . B illings, G rand  R apids 6.00
F o u r th  N a tio n a l B ank, G rand

R apids .................................................  80.00
S chrouder F uel Co., G rand R apids 20.00
A lbert B abcock, G rand  R apids 105.00
A. Sw anson. G rand R apids ........... 40,00
E lla  C lark . D e tro it .............................  65.00
B rum m ele r V an S tr ien  Co.,

G rand  R ap ids ...................................  4,15
L ew is Pub. Co., C hicago ................... 30.00
V erH ey-N orthoek  Co., G rand  R ap id s  9.00
M acey Co., G rand  R ap id s  ............... 23.20
A lden & Judson . G rand R ap id s  . .  33.00
F u m . C ity  V ulcan izing  Co., G rand

R ap ids ...............................................  4.10
U nited  W eekly  P re s s  A ssociation ,

G rand  R ap ids ...................................  6.00
S e ttlin g  Co.. L td.. G rand R ap ids 6.85
S ta r  P r in tin g  Co., G rand  R ap ids 8.50

$1,692.99

If you w ant your clerks to  im part 
enthusiasm  to your custom ers, see 
th a t you im part it to your clerks.

A Quality Cigar 
Dornbos Single Binder 

One W ay to  Havana
Sold by All|Jobbers

Peter Dornbos
Cigar Manufacturer 

65-67 M arket A v e ., N . W . 
Grand Rapids :: M ichigan

Chocolates

Package Goods of 
Param ount Quality 

and
A rtistic Design

WHOLESALE DRUG PRICE CURRENT
Prices quoted are nominal, based on market the day ot issue.

Acids
B oric  (P ow d.) . . 18® 26
B oric (X ta l)  . . ..18® 25
C arbolic  ............... 25® 29
C itric  ................. 1 2S@1 35
M uria tic  ............... 3%®’ 5
N itr ic  ..................... . 10® 15
Oxalic ................... . 35® 40
S u lphuric  ............ 3%® 5
T a r ta r ic  ............. 1 12® 1 20

Ammonia
W ater , 26 deg. . . 10® 20
W ate r , 18 deg. .,. 9%@ 18
W ater , 14 deg. . 9® 17
C arb o n ate  ........... . 19® 26
C hloride (G ran .) 17%@ 25

Balsam«
C opaiba ............. 1 20® 1 40
F ir  (C an ad a) . . 1 75@2 00
F ir  (O regon) . . . . 50® 75
P e ru  ..................... 4 75@5 00
Tolu ..................... 2 00®2 25

Barks
C assia  (o rd in ary ) 40® 45 
C ass ia  (S aigon) 90@1 00 
S assa fra s  (pow. 60c) @ 55
Soap C u t tpow d.)

40c .......................  29® 35
B erries

C ubeb ................... 1 75@1 80
F ish  .......................  @1 25
Ju n ip e r  ............... 12%@ 20
P rick ley  A sh  . .  @ 3 0

E xtracts
L icorice ................. 60® 65
Licorice powd. . .  1 25 @1 50 

Flowers
A rn ica  ............... 1 20® 1 25
C ham om ile (G er.) 80®1 00 
C ham om ile Rom . 1 00 @1 20

Gums
A cacia , 1st ........... 65® 70
A cacia, 2nd ........... 55 ® 60
A cacia, S o rts  . . . .  35® 40
A cacia, pow dered  45® 50
A loes (B arb . P ow ) 30® 40
Aloes (C ape Pow .) 30® 35
A loes (Soc P ow ) 1 40@1 50
A safo e tid a  ............. @6 50

P ow ......................  @7 50
C am phor ........... 3 45@3 50
G uaiac  ..................... @2 25
G uaiac, pow dered  @2 50
Kino .......................  ® 85
Kino, pow dered  . .  @1 00
M yrrh  .....................  @1 40
M yrrh , P o w ...........  @1 50
Opium  ............. 11 50@12 00
Opium , powd. 12 50@12 80 
Opium , g ra n . 13 5Q@13 80
Shellac ............... 1 25® 1 35
Shellac B leached  1 30®1 40 
T ra g a c a n th  . . . .  4 25® 4 50 
T ra g a c a n th  pow der @4 00 
T u rp en tin e  ........... 15 ® 25

Insectic ides
A rsen ic  ............... 13 %@ 20
Blue V itrio l, bbl. @ 10
Blue V itriol, less  10% @ 15
B ordeaux  M ix D ry  20® 37 
H ellebore. W hite

pow dered  ........... 38® 45
In sec t P ow der . . .  50@ 75
L ead, A rsen a te  P o  32® 49
L im e an d  S u lphu r

Solution , gal. . .  20® 25 
P a r is  G reen  ......... 46® 52

Ice C ream
P ip e r Ice C ream  Co.,

K alam azoo
Bulk, V anilla  ...............  1 00
Bulk, C hocolate ........... 1 10
Bulk, C a r a m e l ..................1 10
Bulk, G ra p e -N u t ........... 1 10
Bulk. S traw b e rry  . . . .  1 20 
B ulk, T u t t i  F r u i t i  . .  1 20
B rick, V a n i l l a ................. 1 20
B rick , C hocolate  . . . .  1 60
B rick , C aram el ........... 1 60
B rick , S traw b e rry  . . . .  1 60 
B rick , T u t t i  F r u it i  . .  1 60 
B rick  a n y  com bina tion  1 60 

L eaves
B u ch u  ................... @3 00
B uchu, pow dered  @3 25
Sage, bu lk  ........... 67® 70
Sage, % loose . . .  72® 78 
Sage, pow dered  . .  55® 60 
S enna, A lex . . . .  1 40® 1 50
Senna, T in n ........... 30® 35
Senna, T inn . pow. 35® 40
U va U rsi ............... 25® 30

Olle
A lm onds, B itte r,

t ru e  .............  15 00®16 00
Alm onds, B itte r ,

a rtif ic ia l ......... 7 00@7 20
A lm onds, Sw eet,

tru e  ................. 1 76®2 00
A lm onds, Sw eet,

im ita tio n  ......... 75@1 00
A m ber, c rude  . .  3 50@3 75 
A m ber, rectified  4 00® 4 25
A nise  .................  2 50®2 75
B erg am o n t . . . .  8 50®8 75
C a jep u t ............... 1 75@2 00
C assia  ................. 4 50® 4 75
C as to r ................. 2 60®2 80
C ed ar L ea f . .  2 50@2 75
C itro n e lla  ........... 80® 1 20
Cloves ................. 3 75 @4 00
C ocoanut ...............  40® 60
Cod L i v e r ........... 6 60®5 75
C ro ton  ............... 2 00®2 25

C otton  Seed . . .  2 50@2 70
E igeron  ........... 12 50® 12 75
C ubebs ........... 11 50®11 75
E igeron  ...............  7 50® 7 75
E u c a ly p tu s  . . . .  1 25® 1 35 
H em lock, p u re  2 00® 2 25 
J u n ip e r  B errie s  16 00®16 25 
J u n ip e r  W ood . .  3 00 @3 25 
Lard, e x tra  . . . .  2 00@2 20 
L ard , No. 1 . . .  1 60@1 80 
L avender, F low . 9 00® 9 25 
L avender, G a r’n  1 50® 1 75
L em on ................. 2 25 ®2 50
Linseed, boiled, bbl. @2 41 
L inseed, bid le ss  2 51®2 56 
L inseed, raw , bbl. @2 39 
L inseed raw  le ss  2 49@2 54 
M ustard , tru e , oz. @ 2 95 
M usta rd , artif il, oz. ®1 25
N eatsfoo t ......... 1 65® 1 85
Olive, p u re  . . . .  4 50®6 00
Olive, M alaga,

yellow  ............. 3 75®4 00
Olive, M alaga,

g reen  ............... 3 75@4 00
O range, S w eet . .  4 00® 4 25
O riganum , pu re  in 2 60 
O riganum , com ’l 1 00® 1 25 
Pennyroyal . . . .  2 5tka>2 75 
P ep p erm in t . . . .  9 00@9 25 
Rose, p u re  . . .  38 00®40 uu 
R osem ary  F low s 2 00 @2 25 
S anaalw ood, E.

1........................ 18 50® 18 75
S a ssa fra s , t ru e  3 00® 3 25 
S assa fra s , a r tif i’l 90® 1 20 
S p ea rm in t . . . .  12 00® 12 25
Sperm  ...................  2 40®2 60
T an sy  ................. 5 50®5 75
T a r, U S P  ............... 48® 60
T u rp en tin e , bbls. @1 70 
T u rp en tin e , less  1 80® 1 85 
W in te rg reen , tr.

12 00®12 25 
W in te rg reen , sw ee t

b irch  ............... 7 50@7 75
W in te rg reen , a r t  85@1 20
W orm seed  ......... 6 50® 6 75
W orm w ood . . . .  7 50® 7 76 

P o tassiu m
B icarb o n ate  ........... 75@1 00
B ich rom ate  . . . .  37%® 50
B rom ide ............... 70® 75
C arb o n ate  ............  1 00® 1 10
C hlora te , g ra n ’r  70® 75
C hlora te , x ta l  o r

pow d.......................  45® 50
C yanide ............... 32 %@ 50
Iodide ................. 4 29@4 36
P e rm a n g a n a te  . .  1 50® 1 75 
P ru ss ia te , yellow 1 20® 1 30 
P ru ss ia te , red  . .  2 00@2 50 
S u lpha te  ............... @ 85

Roots
A lkanet ............. 4 50®4 75
Blood, pow dered  1 10® 1 20
C alam us ................. 60® 2 50
E lecam pane , pwd. 22® 25
G en tian , powd. 25® 30
G inger, A frican ,

pow dered  .............  25® 30
G inger, J a m a ic a  35® 40 
G inger, J am a ica ,

pow dered  ........... 26® 30
Goldenseal, pow. 8 00® 8 2U 
Ipecac, powd. . .  4 50®5 00 
L icorice, powd. 35® 40
L icorice , powd. 40® 50
O rris, pow dered 40 ft# *6
Poke, pow dered  25® 30
R h u b arb  ............... ®2 00
R hubarb , powd. 2 50@2 75 
Rosinwood, powd. 30® 35 
S a rsap a rilla , H ond.

g r o u n d ...............1 25® 1 40
S a rsa p a r illa  M exican,

g round  ............... 75® 80
Squills ....................... 35® 40
Squills, pow dered  60® 70 
T um eric , powd. 25® 30
V alerian , powd. . .  @2 00

Seeds
A nise  .....................  42® 45
A nise, pow dered  47®- 50
B ird , I s  ................... 13® 19
C an ary  ................... 28® ' 35
C araw ay , Po. .75 60® 65
C ardam on ......... 1 75@2 00
Celery, powd. 85c 75® 80
C oriander powd .30 22%®25
DtU ......................... 30® 35
Fennell ............... 1 00® l 20
F lax  .........................  15® 20
F lax , g round  . . . .  15® 20
F oen u g reek  pow. 15® 25
H em p ................... 12% @ 18
L obelia  ................... 70® 75
M ustard , yellow  . .  45® 50 
M usta rd , b lack  . .  36® 40
Poppy .....................  @1 00
Q uince .................1 50®1 75
R ap e  .......................  15® 20
S abad illa  ............. @ 35
Sabad illa , powd. 30® 35
Sunflow er ...............  22® 30
W orm  A m erican  @ 45
W orm  L ev an t . .  1 65® 1 76 

T in c tu re s
A c o n i te ................... @1 70
A loes ................... @1 20
A rn ica  ................... @1 50
A safoe tida  ........... @3 90
B elladonna  ......... @1 40
B enzoin ............... @ 180
B enzoin  Com po’d  @3 00

B uchu  ................... ©2 70
C an th a rad iea  . . .  @2 90

®1 95 
@1 50 
@1 35 
®1 60 
®1 80 
@2 40 
@2 60 
®1 60 
®1 20 
@1 50 
@2 65 
®2 40 
®1 50 
@2 00 
@1 45 
@1 35 
@2 25 
®1 95 
@8 00 
®1 50 
@8 00 
@1 80

Paints
Lead, red  d ry  . . . .  13® 13% 
Lead, w h ite  d ry  13®13% 
Lead, w h ite  oil . .  13® 13%
O chre, yellow  bbl. @ i  
G chre, yellow  less 2%@ 5
P u tty  .........................  5® 8
R ed V en et’n  Am . 2% ® 5
R ed V en e t’n  E ng . 3® 6
V erm illion, A m er. 25® 30
W h itin g , bbl...............  @ 2 %
W h itin g  ............... 3%@ 6
L. H. P . P rep . 3 50@3 75

Miscellaneous
A cetana lid  ........... 60® 65
A lum  ....................... 15® 18
Alum , pow dered  and

g round  ............... 16® 20
B ism uth , S u b n i

t r a te  ............... 4 02®4 10
B orax  x ta l o r

pow dered  ........... 10® 15
C an th arad es  po 2 00@6 50
Calom el ............... 2 27 @2 35
C apsicum  ............... 38® 45
C arm ine  ............. 6 50®7 00
C assia  B uds ......... 50® 60
Cloves ................... 57® 65
C halk  P rep a re d  . .  12® 15 
C halk  P rec ip ita te d  12® 15
C hloroform  ........... 45® 55
C hloral H y d ra te  1 70® 2 10
Cocaine ........... 12 30® 12 85
Cocoa B u t t e r .........65® 76
C orks, lis t, less  50%
C opperas, bbls...........  ® 2%
C opperas, less  . .  3% ®  8
C opperas, powd. 4%® 10
C orrosive Sublm  2 11@2 20 
C ream  T a r ta r  . . .  70® 80
C uttlebone ......... 95® 1 00
D extrine  ............. 10% @ 15
D over s P o w d er 5 75@6 00 
E m ery , All Nos. 10® 15 
E m ery , P ow dered  8® 10
E psom  S alts , bbls. @ 3% 
E psom  S alts , less  4® 10
E rg o t ......................... ®4 75
E rgo t, pow dered  @4 75 
F lake  W hite  . . . .  15® 20
F orm aldehyde, lb. 27® 30 
G elatine  ............  1 55® 1 75
G lassw are, fu ll case  68% 
G lassw are, less 50% 
G lauber S a lts , bbl. @ 2 %  
G lauber S a lts  le ss  3% ® 8
Glue, B row n ............ 25® 35
Glue, B row n G rd. 20® 30
Glue, W hite  . . . .  30® 35
Glue, W h ite  Grd. 30® 35
G lycerine ..............  30® 50
H ops ......................  75@1 00
Iodine ................  5 85@6 10
Iodoform  ........  6 90®7 20
i eau. A ceta te  . . .  26® so 
L ycopodium  . . . .  2 00@2 25
Mace ....................... Soq au
Mace, pow dered 95® 1 n0
M entho l ........... 9 50© 9 75
M orphine ___  13 00® 13 65
\ u x  Vomica ......... ® so
N ux V om ica, pow . 20® 30 
P ep p er b lack  pow. 53® 56
Pepper, w h ite  ......... ® 50
P itch , B urgundy  @ 15
Q uassia  ................... 12® 15
Q uinine ............... 1 09@1 59
Rochelle S a lts  . .  55® 60
S accharine  ..........  @ 40
S alt P e t e r ............... 20® 30
Seid litz  M ix tu re ..  43® 60
Soap, g reen  ........... 20® 30
Soap m o tt c as t lie 22 %@ 25 
Soap, w h ite  cas tile

case  .......................  @26 00
Soap, w h ite  cas tile

less, p e r b a r ..........  @2 66
Soda A sh ............. 4%@ 10
Soda B icarb o n ate  3%@ 10
Soda, S a l ............. 2%@ 5
S p ir its  C am phor . .  @2 40
S ulphur, roll . . . .  4%@ 10
S ulphur, SubL . .  4%@ 14
T a m arin d s  ............. 25® 30
T a r t a r  E m etic  1 03@1 10
T u rp en tin e , V en. 50® 6 00 
V anilla  E x . p u re  1 60 @2 00 
W itc h  H aze l . .  1 35® 1 76 
Zinc S u lp h a te  . . . .  10® 15

C apsicum  ...........
C ardam on  ...........
C ardam on, Comp.
C atech u  ...............
C inchona .............
Colchicum  ...........
C ubebs ...................
D ig ita lis  ...............
G en tian  ...............
G inger ...................
G uaiac  .................
G uaiac, A m m on.
Iodine ...................
iodine, Colorless
Iron , clo. ...........
K ino .....................
M y rrh  .................
N ux  V o m ic a ___
Opium  .................
Opium , C am ph. 
Opium , D eodorz’d 
R h u b arb  ...............
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GROCERY PR IC E  C U R R E N T
These quotations are carefully corrected weekly, within six  hours of mailing, 

•nd are intended to be correct at time of going to press. Prices, however, are 
liable to change at any time, and country merchants will have their orders filled 
at market prices at date of purchase.

ADVANCED D E C L IN E D
Q u a k e r C o rn  F la ke s
R a ls to n  Food
B a rle y
C o co a n u t
Beans
P e a n u t B u t te r

c h o c o l a t eA M M O N IA
A rctic Brand

12 oz . 16c, 2 doz. box 2 70
16 oz . 25c. 1 doz. box 1 75
32 oz.., 40c, 1 doz. box 2 85

A X L E  GREASE
M ica, 25 lb. pa il . . . . 1 60

B A K E D  GOODS 
Loose-Wiles Brands

K rispy  C rackers  ........... 18
L. W. S oaa  C rack ers  . .  17 
L. \V. B u tte r  C rack ers  17
G raham  C rackers  ........... 18
F ig  Sru B ar ................... 18
J L .  VV. G inger S naps . . . .  17
H oney G irl P la in  ........... 23
H oney G irl Iced ........... 24
Coconut T affy  ............... 27
V anilla W ate r ................. 35

Sub jec t to q u a n tity  d is 
count.

B LU IN G
Jennings'

C ondensed P e a rl B luing
Sm all, 3 doz. box . . . .  2 55 
L arge , 2 doz. box . . . .  2 70

B RE A K FA ST FOODS 
C racked W heat, 24-2 4 60
C ream  ot W hea t . . . .  7 50 
P iilsb u ry 's  B est C er'l 2 25 
Q uaker Puffed  B ice . .4  85 
Q uaker Puffed  W heat 4 30 
Quuker Brkt'sl Biscuit 1 9U 
Q uaker C orn F lakes  . .  3 20
U aiston  P u r in a  ........... 1 (W
R alston  B r a u z o s ...........2 2U
R alston  Food, large . .  3 35 
R alston  Food, sm all . .  2 35 
aax o u  VV R eal b oud . 4 80
Shred  W heat B iscu it 4 ou 
T riscu it, 1 8 ....................... 2 25

K ellogg 's B rands 
Toasted C orn  F lakes  4 20 
ro a s te d  Corn F 'lakes

Ind iv idual ..............  2 00
B rum bies ....................... 4 20
B rum bies, in d v ...........  2 00
B iscuit ............................. 2 00
D n n k e t ......................... 2 60
P e a n u t B u tte r  ........... 2 65
B ran  .................................  3 60

BROOMS
F ancy  P a rlo r , 25 lb. 9 00 
P a rlo r , 5 S tring , 25 lb. 8 75 
S ta n d a rd  P a rlo r , 23 lb. 8 50
Common, 23 lb ................. 4 25
Special, 23 lb ...............  5 50
W arehouse, 34 lb. . . .  9 uu

BRUSHES
Scrub

Solid B ack, 8 in ...........1 50
Solid B ack, 11 in. . . .  1 75 
P o in ted  Finds ............... 1 25

Stove
No. 1 .............................  1 10
No. 2 .............................  1 15

Shoe
No. 1 ...............................  90
No. 2 .............................  12 5
No. 3 ................................. 2 00

B U T T E R  COLOR  
D andelion, 25c s ize  . .  2 00

C A N D LE S
Paraffine, 6s ...................  17
Paraffine, 12s ................. 17
W icking ............................  40

C A N N E D  GOODS 
Apples

3 lb. S ta n d a rd s  ___ @2 00
No. 10 ......................... @7 50

Blackberries
2 lb......................................
S tan d a rd  No. 10 ___ 15 00

Beans— Baked 
B row n B eau ty  No. 2 1 35
Cam pbell, No. 2 . . . .  1 50
F rem ont, No. 2 ..........  1 35
V an Cam p, % lb ..........  76
V an Cam p, 1 lb ...........1 25
V an Cam p, 1% lb .......... 1 60
Van Camp, 2 lb.......... l  86

Beans— Canned
Red K idney  . . . .  1 35@1 45
S trin g  ................. 1 3d 2 70
W ax ..................... 1 35&'2 70
L im a ................... 1 20¿2 35
Red ........................ 95¿1 25

Clam Bouillon
B u rn h am 's  7 oz. . . . . .  2 50

Corn
C ountry  G entlem an . .  1 75
M aine ......................... . .  2 00

H om iny
Van Cam p ............... . . .  1 35
Jack so n  ..................... . .  1 20

L obster
l i  11).............................. 45

lb ............................. . . . 4

M ackerel
M ustard , 1 lb........... . . .  1 80
M ustard , 2 lb. . . . . . .  2 80
Soused, 1V6 lb .......... . . .  1 60
Soused, 2 lb ............... . . .  2 75

M ushroom s
B uttons , Is , p e r  case  1 25

Plum s
C alifornia, No. 3 . . . .  2 40

P e a rs  In Syrup
M ichigan ................. . . .  1 75
C alifo rn ia  ................ . . .  2 35

Peas
M arrow fa t ........  1 75¿1 90
E arly  J  une . . . .  1 65 u  1
E arly  Ju n e  s iftd  1 8 0¿2 25

P eaches
C aliforn ia, No. 2Vi . .  4 00
C aliforn ia, No. 1 . . . .  2 40
Pie , gallons . . .  7 5 0¿9 50

P ineapple
G ra ted  S o . Z ......... . . .  4 00
Sliced No. 2 E x tra . .  4 < D

P um pkin
Van Cam p, No. 3 . . . .  1 35
Van Cam p, No. 10 . .  4 50
L ake Shore, No. 3 . . .  1 35
V esper, No. 10 . . . . . .  3 90

Salm on
W arrens, 1 ib. Tall . .  3 65
W arren3 , Vi lb. F la t  2 35
W arrens, 1 lb. F la t . .  3 75
Keci A lask a  ............ . . .  3 25
Med. R ed A lask a . .  2 65
P in k  A lask a  ......... . . .  2 10

S ard ines
D om estic, ViS . . .  6 75¿8 00
D om estic, Vas . .  7 00 (¡g/8 0Û
D om estic, V»s . .  7 0 u¿8 00
C alifo rn ia  so u sed  . . . .  2 25
C alifo rn ia  M u sta rd . 2 25
C alifo rn ia  T om ato . .  2 25

S a u e rk ra u t
H ackm uth , No. 3 . . . .  1 40

Shrim ps
D unbar, I s  doz. . . . . . .  1 8o
D unbar, lVis doz. . . . .  3 40

S traw b err ies
S ta n d a rd  ..................
F ancy  ................

T om atoes
No. 2 ................... 1 35@1 60
No. 3 ................... 2 00@2 35
No. 10 ....................... . . .  7 00

CATSUP
S n ider's, 8 oz. . . . . . .  1 SO
S nide r’s, 16 oz. . . . . . .  2 85
N edro, 10Vi oz. . . . . . .  1 40

C H E E S E
B rick  ......................... 38
\v isconsin F la ts  . 36
L onghorn  ................ 37
M ichigan F u ll C ream  .. 35

C H EW IN G  GUM
A dam s B lack  Ja c k 70
B eem an’s P epsin  . 70
B eechnut ................. 80
D oublem int ............ 70
F lag  Spruce ......... 70
Ju icy  F r u i t  .......... 70
S pearm in t, W rig leys  . . 70
Y ucatan  .................. 70
Zeno ........................... 70

W alte r B ak e r & Co.
P rem ium  ........................... 40
C aracas ............................... 35

W alte r  M. Downey Co.
P rem ium , V4s .................. 40
Prem ium , Vis .................. 39

CIGARS

P e te r  D ornbos B ran d s
D om bos S ingle B ndr. 48 00 
D ornbos P e rfec to  . .  42 50
V an D am , 5c ........... 37 50
V an D am , 6c ............. 42 50
V an D am . 7c ........... 50 00
V an D am , 10c ........... 70 00

National Grocer Co. Brands 
A ntonella  C igars, 50

foil ........................... 37 50
A ntonella  C igars, 100

foil ........................... 37 50
A n to n e lia  C igars, 25

t i n s ........................... 37 50
E l R ajah , D ip lo m át

icas, 100s .................. 7 00
E l R a jah , corona, 50

per 100 .................. 7 75
E l R ajah , E p icure, 50

per 1000 ................ 74 00
E l R ajah , E p icure, 25,

pe r 100 .................. 8 30
E l R ajah , A rk , 50,

pe r 100 .................  7 30
E l R ajah , P res id en t,

50, p e r 100 ................. 10 00
Cdin, M onarch , 50,

wood, p e r 100 . . . .  5 00
Odin, M onarch, 25 t in  5 00 
M ungo P a rk , 2500 lo ts  67 20 
M ungo P a rk , 1000 lo ts  68 87 
M ungo P a rk , 500 lo ts  70 56 
M ungo P a rk , less th a n

500 ...........................  73 00
M ungo P a rk , 25 wood 73 00

Johnson  C igar Co. B rands. 
D utch  M aste rs  Snyd 105 00
D utch  M as te rs  Club 95 00
D utch  M aste rs  B anq  90 00
D utch M aste rs  In v ’le 95 00
D utch  M aste rs  P an  75 00
D utch M as te rs  Spec 72 50
D utch  M aste rs  Six . .  50 00

W orden G rocer Co. B ran d s
F ir s t  N a tio n a l ......... 35 00
W orden’s H and  M ade 37 5u
P a rte llo  ....................... 45 00
Q ualex  ......................... 48 00
H em ete r C ham pion  50 00
C ourt R oyal ............... 52 00
B oston S tra ig h t . . . .  46 Ou 
T ran s  M ichigan . . . .  48 00 
K uppenheim er, No. 2 45 00
R oyal M ajo r ............... 50 00
L a V alla R osa  K ids 50 00 
L a  V alla R osa B lu n t 72 00 
V alla G rande  ........... 50 00

C LO TH E S LIN E

H em p, 50 f t ...................  2 Ou
T w isted  C otton, 50 ft. 3 25 
T w isted  C otton , 60 f t .  3 90
B raided , 50 f t ..................3 75
B raided , 80 f t ...............  4 25
S ash  Cord ........  2 75 @4 00

COCOA

B ak e r’s ............................. 44
B unte, 15c size ............... 55
B unte , Vi lb .......................  50
B unte , 1 lb .........................  48
C leveland .......................  41
Colonial, %8 ...................  35
Colonial, Vis ................... 33
E pps ...................................  42
H ersheys , V4s ...................  41
H ersheys, Vis ................... 39
H u y le r ...............................  36
Low ney, % s ...................  40
Low ney, V4s ................... 39
Low ney, Vis .....................  39
Low ney, 5 lb. c an s  . . . .  37
V an H outen , Vis ...........  12
V an H outen , % s ...........  18
V an  H outen , Vis ...........  36
V an H ou ten , Is  ..............  65
W a n -E ta  ...........................  36
W ebb .................................  S3
W ilbur, Vis .....................  33
W ilbur, V4e .......................  S3

C OCOANUT

Vis, 5 lb. case  D un h am  44
V4s, 5 lb. case  .............  43
V4s & Vis, 15 lb. case  43 
6 and  12c pkg. in  p a ils  4 75
Bulk, p a ils  ......................... 31
Bulk, b a rre ls  ................... 29
24 8 oz. pkgs., p e r case  5 30 
48 4 oz. pkgs. pe r case  5 40

C O FFE E S  ROASTED
Rio

Com m on ...........................  30
F a ir  .....................................  31
Choice .................................  32
F ancy  .................................  33

S an tos
Com m on .............................  38
F a ir  .....................................  39
Choice ...............................  37
F an cy  .................................  38
P eab erry  ...........................  39

M aracaibo
F a ir  .....................................  39
Choice .................................  41

M exican
Choice .................................  39
F an cy  .................................  41

G uatem ala
F a ir  . . y .............................  39
F an cy  .................................  41

J a v a
P r iv a te  G row th  ............. 46
H andling  ...........................  48
A nkola ................................ 48

San S alvador
Good .....................................  45

Mocha
S hort B ean  .....................  53
Long B ean  .......................  53

Bogota
F a ir  .................................
F an cy  .................................  48

P ack ag e  Coffee 
N ew  Y ork B asis  

A rbuckle ..................... 40 50

M cLaughlin’s X X X X  
M cL aughlin’s  X X X X  p a ck 
age coffee is  sold to  re ta i l 
e rs  only. M ail a ll o rde rs  
d irec t to  W. F . M cL augh
lin  & Co., Chicago.

Extracts
N. Y., p e r 100 ............... 9Vi
F ra n k 's  250 p ack ag es  14 50

C O N D E N S E D  M IL K

E agle, 4 doz.................. 11 00
Leader, 4 doz................. 8 50

E V A P O R A T E D  M IL K

C arn atio n , Tall, 4 doz. 7 40 
C arnation , B aby 8 doz. 6 75
P e t, T a ü  ....................... 7 40
P e t, B aby  ..................  5 20
V an Cam p, T all ........ 7 40
Van Cam p, B aby . . . .  5 20

M IL K  C O M PO UND
Hebe, Tall, 6 doz.......... 5 75
H ebe, Baby, S doz. . .  5 50

C O N FE C T IO N E R Y  
S tick  C andy Pail3

H orehound  ..................... 26
S ta n d a rd  .........................  25

O ases
Jum bo  ............................... 26

Mixed Candy
Pails

B roken .............................  25
C u t Loaf ........................  25
G rocers .............................  20
K in d e rg a rten  ................. 29
L ead e r ............................... 25
N ovelty  ............................  26
P rem io  C ream s ............  35
Royal ................................. 24
X L  O ................................22

Specialties P a ils
A uto K isses  (b a sk e ts ) 26 
B onnie B u tte r  B ite s . .  32 
B u tte r  C ream  Corn . .  32 
C aram el Bon B ons . .  32 
C aram el C ro q u e tte s  . .  30 
C ocoanut W affles . . . .  28 
Ooffy Toffy ....................  SO
Fudge, W aln u t M aple 32 
Fudge, W aln u t Choc. 32 
Fudge, Choc. P e a n u t 28 
C ham pion Gum  D rops 25 
R asp b e rry  Gum  D rops 26
Iced O range Jellies  . .  27 
Ita lian  Bon Bons . . . .
A A L icorice D rops

5 lb. box .................  2 25
Lozenges, P e p ...............  26
Lozenges, P in k  ........... 26
M anchus .......................  27
M olasses K isses,

B ask e ts  .....................  25
Nut Butter Puffs . . . .  SI

Chocolates P a lls
A sso rted  Choc...............  32
A m azon C aram els  . . . .  30
C ham pion ....................... 28
Choc. C hips, E u rek a  35 
K londike C hocolates 35
N abobs ........................... 35
N ibble S ticks, box . .2  25
N u t W afe rs  ................... 35
Ocoro Choc. C aram els  34
P e a n u t C lu ste rs  ...........40
Q u in te tte  .......................  32
R egina .............................  27

Pop Corn Goods

C rack e r-Jack  P rize  . .  6 60 
C heckers P rize  ............  6 60

Cough Drops
Boxes

P u tn a m  M enthol ___  1 50
S m ith  B ros.....................  1 50

C O OKING COM POUNDS

Mazola
P in ts , tin , 2 doz........... 9 10
Q uarts , tin , 1 doz. . . 8 65
Vi gal. tins, 1 doz. . . 16 30
Gal. tin s , Vi doz.......... 15 SU
5 Gal. tin s , 1-6 doz. 25 00

COUPON BOOKS
50 Econom ic g rad e  . . 2 25
100 Econom ic g rad e 3 75
500 Econom ic g rad e 17 00
1,000 Econom ic g rad e 30 00

W h ere  1,000 books a re
ordered  a t  a  tim e, sp ec ia l
ly p r in ted  fro n t cover is 
fu rn ish ed  w ith o u t charge.

CREAM  C F TA R TA R
6 lb. boxes ...................... 65
3 lb. boxes .......................  66

D R IE D  F R U IT S  

Apples
E v ap ’ed, Choice, blk  . .  22 

Citron

C alifo rn ia  .........................  35

Peel
Lem on, A m erican  . . . .  30 
O range, A m erican  . . . .  30

Raisins
Choice S 'ded , 1 lb. pkg. 13 
F an cy  S’ded, 1 lb. pkg. 15 
T hom pson Seedless,

1 lb. pkg ................... 20
Thom pson Seedless, 

bu lk  .............................  19

California Prunes
90-100 25 lb. boxes . .  u  18 
80- 90 25 lb. boxes • •
70- 80 25 lb. boxes . .'¿T9 
60- 70 25 lb. boxes . .¿ '22  
50- 60 25 lb. boxes ..¿>25 
40- 50 25 lb. boxes . .
30- 40 25 lb. boxes . .¿ 3 0

FA R IN A C E O U S  GOODS

Beans
C alifo rn ia  L im as ........... 11
-Med. H an d  P icked  . . . .  9% 
Brow n, H olland ............... 8

Farina
25 1 b. p ack ag es  . . . .  2 So 
Bulk, p e r 100 lb s ...........

Hominy
P earl, 100 lb. sack  . .  4 00

Macaroni
D om estic, 10 lb. box . .1  10 
D om estic, b ro k en  bbls. «Vi 
S k in n er’s 24s, case  1 37 vj 
Golden Age, 2 doz. . .  1 90 
F ou ld’s, 2 doz...............  i  90

Pearl Barley
C h es te r ......................... 5 75

Peas
G reen, W isconsin , lb. . .  7% 
Split, lb .............................  10

Sago
E a s t In d ia  .........................  15

Tapioca
P earl, 100 lb. sack s  . . . .  12 
M inute. S u b s titu te , 8 

oz., 3 doz. ................. 3 50

F IS H IN G  T A C K L E  

Cotton Lines

No. 2, 15 fee t .............  1 45
No. 3, 15 fee t ............. 1 70
No. 4. 15 fee t .............  1 85
No. 5, 15 fee t .............  2 15
No. 6, 15 fe e t .............  2 45

Linen Lines
Small, p e r 100 y a rd s  6 65 
M edium , p e r  100 y a rd s  7 25 
L arge , p e r  100 yarda  9 00

Floats
No. 1%. p e r g ro ss  . . 1 50
No. 2, p e r g ross . . . . 1 75
No. 2%. p e r  g ro ss  . . . 2 25

Hooks— Kirby
Size 1-12, p e r 1,000 . . 84
Size 1-0, p e r 1,000 . . 9?
Size 2-0, p e r 1,000 . . 1 15
Size 3-0, pe r 1,000 . 1 32
Size 4-0, p e r 1,000 . . 1 65
Size 5-0, p e r  1,000 . . 1 9f

Sinkers
No. 1, p e r g ro ss  . . . . 65
No. 2. pe r gros3 . . . . 72
No. 3, p e r g ro ss  . . . . 85
No. 4, p e r g ro ss  . . . . 1 10
No. 5, pe r g ro ss  . . . . 1 45
No. 6, p e r g ro ss  . . . . 1 85
No. 7, p e r g ro ss  . . . . 2 30
No. 8, p e r g ross . . . . 3 31
No. 9, pe r g ro ss  . . . . 4 6f

FL A V O R IN G  E X T R A C T S
Jennings D C Brand 

P ure  V an  ila  
T erpeneleas 
P u re  Lem on

P e r  Doz
7 D ram  15 C e n t ...........1 25
1V* O unce 20 C en t . .  1 80 
2 Ounce, 35 C en t . . . .  2 70 
2V4 O unce 35 C ent . .  2 85 
2Vs O unce 45 C en t . .  I  10 
4 O unce 55 C en t . . . .  6 20
8 O unce 90 C en t . . . .  S 61 
7 D ram  A sso rted  . . . .  1 31 
1V4 O unce A sso rted  . .  2 00

Moore’s D U Brand
P e r  Doz.

1 oz. V anilla  15 C en t 1 25 
1% oz. V anilla  25 C en t 2 00 
3 oz. V an illa  35 C en t 3 00 
1 oz. L em on 15 C ent 1 25 
1% oz. Lem on 25 C ent 2 00 
3 oz. Lem on 35 C en t I  00

FLO U R  A N D  F E E D

V alley C ity M illing Co.
L ily  W hite  ............... 12 75
G raham  25 lb. per cw t 5 25
R ow ena B olted  M eal,

25 lbs., p e r cw t. . .  5 20 
G olden G ran u la ted  M eal,

25 lbs., p e r cw t..........5 50
R ow ena  P an cak e  5 lb.

p e r  cwL ................... 5 60
R ow ena B uck w h ea t

Com pound ................... 5 60
R ow ena C orn  F lour,

W atson  H igg ins  M illing 
Co.

New P erfec tio n , Vis 12 66

Meal
Bolted ..........  4 90
Golden G ran u la ted  . .  5 10

W heat

R ed ......................   2 13
W h ite  ...............................  2 11

Oats

M ichigan C arlo ts  ........... 84
L ess th a n  C arlo ts  . . . .  88

Corn

C arlo ts  ...........................  2 12
L ess th a n  c a r lo ts  . . . .  2 18

Hay

C arlo ts  .........................  30 32
L ess  th a n  ca rlo ts  . . .  32 34 

Feed

S tre e t  C ar F eed  . . . .  78 00 
No. 1 C orn  & O at F d  78 00
C racked Corn ..........  80 00
C oarse  Corn M eal . .  80 00

F R U IT  JARS

M ason, 14 p ts ., gro. 8 00 
M ason, p ts ., p e r gro. 8 30 
M ason, q ts ., p e r  gro . 8 65 
M ason, % gal. gro. 11 Ú0 
M ason, can  tops, gro. 2 85

G E L A T IN E

Cox’s, 1 doz. la rg e  . . .  1 60 
Cox’3, 1 doz. sm all . .  1 00 
K nox’s Spark ling , doz. 2 00 
K nox’s  A cldu’d doz. . .2  10
M inute, 1 doz...............  1 25
M inute, 3 doz...............  3 75
N elson ’s .........................  1 60
O xford ...........................  76
P ly m o u th  Rock, P hos. 1 66 
P ly m o u th  Rock, P la in  l  66 
W aukesha ...................  I N
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H ID E S  A N D  P E L T S  
Hides

G reen. No. 1 ..................  35
G reen, No. 2 ..................  34
Cured, No. 1 ..................  37
Cured, No. 2 ..................  36
C alfskin, g reen , No. 1, 75 
C alfsk in , g reen , No. 2, 73% 
C alfsk in , cured , No. 1, 78 
C alfsk in , cured , No. 2, 76%
H orse, No. 1 ............ 15 00
H orse, No. 2 ............  14 |00

Pelts
Old W o o l ................. 75@2 00
L am bs ................... 50@1 00
S hearlings  ............. 50@1 00

Tallow
P rim e  .........................  @12
No. 1 ...........................  @11
No. 2 ........................... @10

W osl
U nw ashed, med. . . .  @55 
U nw ashed, fine . . .  @49

H O N E Y
A irline, No. 10 .......... 4 00
A irline, No. 15 ......... 16 00
A irline, No. 25 .......... 8 75

HORSE R A D IS H  
P e r doz...............................  95

J E L L Y

P ure, p e r pail, 30 lb. 4 50

J E L L Y  GLASSES  
8 oz., p e r doz...................  40

M A P L E IN E
2 oz. bo ttle s , p e r doz. 3 00 
1 oz. bo ttles , p e r  doz. 1 80 
16 oz. bo ttle s , p e r  dz. 18 00 
32 oz. bo ttle s , p e r  dz. 30 00

M IN C E  M E A T
N one Such, 3 doz.

case  fo r ....................... 4 30
Q uaker, 3 doz. case  

fo r ...............................  3 25

MOLASSES  
New Orleans

F an cy  O pen K e ttle  . . . .  65
Choice ...............................  50
Good ...................................... 46
S tock  .................................  40

H a lf b a rre ls  5c e x tra

Sweet Small
Barrels ......................  28 00
5 gallon  kegs ............. 6 75
H a lf b a rre ls  ............... 15 00

P IP E S
Clay, No. 216, p e r box 
Clay, T. D. fu ll co u n t 
Cob, 3 doz. in  box . .  1 25

P L A Y IN G  CARDS  
No. 90 S team b o a t . . . .  2 35 
No. 808, B icycle . . . .  4 00 
P e n n a n t .......................  3 25

POTASH
B ab b itt’s, 2 doz.................2 75

PR O V IS IO N S  
Barreled Pork

C lear B ack  ................. 60 00
S h o rt C u t Clr. 51 00@52 00 
B risket, C lear 55 00@56 00
P ig  .................................
C lear F am ily  ............. 48 00

Or> salt Meats 
S P  Bellies . .  32 00@34 00

Lard
P u re  In tie rc e s  36%@37 
C om pound L a rd  26% @26% 
»0 lo tu b s  . . .a d v a n c e  % 
60 lb. tu b s  . . .a d v a n c e  % 
50 lb. tu b s  . . .a d v a n c e  % 
20 lb. pa ils  . . .a d v a n c e  % 
10 lb. pails  . . .a d v a n c e  % 
5 lb. pails  . . .a d v a n c e  1 
3 lb. pa ils  . . .a d v a n c e  1

Smoked Meats
H am s, 14-16 lb. 35 @36 
H am s, 16-18 lb. 34%@36 
H am s, 18-20 lb. 33 @34
H am , d ried  beef

s e ts  ................. 41 @42
C alifo rn ia  H am s 26 @27 
Picnic Boiled

H am s ............... 35 @40
Boiled H am a . .  51 @52 
Minced H am s . .  22 @23 
Bacon ..................... 39 @52

Sausages
B o lo g n a  ................................  i s
L iver ...............................  12
F ra n k fo rt .....................  19
P ork  .......................  14@15
Veal .................................  11
T ongue .........................  11
H eadcheese  ................... 14

N UTS— Whole 
Almonds, T e rrag o n a  30 
Braz'.ls, la rg e  w ashed  26
F ancy  M ixed .................
F ilberts. B arcelona . .  ,22 
P ean u ts , V irg in ia  raw  13 
P eanu ts . V irginia.

R oasted  .....................  15
P e a n u ts . S pan ish  . .  15
W alnu ts  C alifo rn ia  36@37 
W alnu ts, F ren ch  ..........

Shelled
A lm o n d s ..............................55
P eanu ts , S panish ,

10 lb. box ........... 1 85
P eanu ts , Spanish ,

10 lb. bb l...................  16%
P eanu ts, S panish ,

200 lb. b b l................  16
P ecan s  .......................  1 50
W aln u ts  ......................... 90

O L IV E S
Bulk, 2 gal. kegs, gal. 3 25 
Bulk, 5 gal. kegs, gal. 7 50
Stuffed, 5 oz...................1 30
Stuffed, 14 oz................. 3 00
P itted  (n o t s tu ffed)

14 oz...............................  3 00
M anzanilla , 8 oz........... 1 45
L unch, 10 oz ................... 2 00
Lunch, 16 oz................... 3 25
Queen, M am m oth, 19

oz....................................  5 50
Queen, M am m oth, 28

oz.....................................  6 75
Olive Chow, 2 doz cs. 

p e r doz.........................  2 50

PE T R O L E U M  P R O D U C T S
t Foli har»i-*'

P erfec tion  .......................  14.7
R ed C row n G asoline 22.7 
G as M achine -Gasoline 44.3 
V. M. & P . N a p h th a  22 7 
C apitol Gylinder, iron

B b ls.................................. Ji) 8
A tlan tic  Red E ngine,

Iron  B bls.......................  22.8
W i n t e r  B lack ,  ir o n

B bls................................. 13.3
P o larine , Iro n  Bbls. . .  44.8
L. R ubbing Oil .............. 12%

P IC K L E S
Medium

B arre ls , 1,200 coun t 12 00 
H a lf bbls., 600 coun t 7 50n a n  UU173.,  o v u  u u u i i t  i o\j
5 gallon  kegs ............. 2 50

Small
B arre ls  .........................  14 00
H alf b a rre ls  ............... 7 50
5 gallon  kegs  ............... 2 80

Gherkins
B arre ls  ....................... 25 00
H a lf b a rre ls  ..............  13 00
5 gallon kegs ............. 4 50

Beat
Boneless ......... 25 00@27 00
Rum p, new  . .  30 00 @31 00

Pig’« Feet
% bbls.............................. 1 75
% bbls., 40 lb s ................. 3 40
% b b ls .............................. 9 00
1 bb l.................................  16 04

Tripe
K its, 15 lb s ......................... 90
% bbls., 40 lb s ................. 1 60
% bbls., 80 lb s .............  3 00

C asings
Hogs, p e r lb ..................50@56
Beef, round  se t ___  19@20
Beef, m iddles, se t . .  45@55 
Sheep ................... l  15@1 35

Uncolored O leom argarine
Solid D a iry  ............... 28@29
C oun try  Rolls ............ 30@31

C anned M eats 
Red Crown B rand

Corned B eef ................. 4 25
R oast B eef ................... 4 25
R oast M utton  ............... 4 20
Veal L oaf ................... 2 55
V ienna S ty le  S ausage  1 40
S ausage  M eat ................. 3 65
P o tted  M eat ................. 67%
D eviled M eat ............... 57%
le rm a n  D eviled H am  3 00 
H am burg  S teak  and

O nions ......................... 2 05
Corned B eef H ash  . .  1 70
Cooked B ra in s  ............. 3 10
Cooked L unch  T ongues 3 35 
Cooked Ox T ongues .15 55 
Chili Con C am e  . . . .  1 80 
Sliced B acon, m edium  3 35 
Sliced B acon, la rge  . 5 55 
Sliced Beef. 2% oz. . 1 80 
Sliced Beef, 3% oz. 2 25
Sliced Beef, 5 oz.......... 3 00
Sliced Beef, 7 oz. . . .  8 90 
SPced Beef, tin . 3% oz. 2 25 
Sliced B eef, tin , 7 oz. 3 90

R IC E
F a n c y  H ead  ................... 15

R O LL E D  OATS
M onarch, bb ls ..................10 00
Rolled A vena. bbls. 10 40 
S teel C ut, 100 lb. sks. 5 20 
M onarch, 90 lb. sack s  5 25 
Q uaker, .is R eg u la r . .  2 15 
Q uaker. 20 F am ily  . .  5 50

S A LA D  D RESSING  
Colum bia, % p in ts  . .  2 25
Colum bia. 1 p in t ___  4 00
D urkee’s la rg e , 1 doz. 5 25 
D u rk ee ’s m ed., 2 doz. 6 00 
D u rk ee ’s P icn ic , 2 doz. 2 90 
S n ide r’s large. 1 doz. 2 40 
S n id e r’s, sm all, 2 do*. 1 45

S A LE R A T U S  

P acked  60 lbs. in  box
A rm  a n d  H a m m e r . . 3 25
W yando tte , 100 %3 . . 3 00

SA L SODA
G ran u la ted , hbl3........... 1 95
G ran u la ted  100 lbs. C3. 2 10
G ranu la ted , 363 pkgs. 2 25

S A LT
S olar Rock

56 lb. sack s  ................... . .  55
Common

G ran u la ti d, F in e  ........ 2 20
M edium . F in e  ............... 2 25

S A LT F IS H
Cod

M iddles ............................... 23
T ab le ts , 1 lb ................... . .  25
T ab le ts , % lb ................. 1 75
W ood boxes ................. . 19

Holland Herring
S tan d a rd s , bb ls ............
Y. M „ b b ls .......................
S tan d ard , kegs ...........
Y. M., kegs .................

Herring
K  K  K  K, N orw ay  . . 20 00
8 lb. p a ils  ..................... 1 40
C u t L unch  ..................... 1 25
Boned, 10 lb. boxes . . . .  29

T  rout
No. 1, 100 lb s ............... . .  12
No. 1, 40 lbs...................
No. 1, 10 lb s ................. .
No. 1, 3 lb s .....................

Mackerel
M ess, 100 lb s ............... 25 00
M ess, 50 lb s ................... 13 25
M ess, 10 lb s ................ 2 95
Mes3, 8 lb s .................... 2 30
No. 1, 100 lb s ............. 24 00
No. 1. 50 lb s ............... 12 75
No. 1, 10 lbs ................... 2 80

Lake Herring
% bbl., 100 lbs............... 7 50

SEEDS
A nise ............................. 45
C anary . S 'm vrna ......... 20
C araw ay  ....................... 55
C ardom on, M alab a r 1 20
C elerv ............................. 55
H em p, R u ss ian  ........... 12
M ixed B ird  ................... 13%
M usta rd , w h ite  ......... 40
Poppy ............................. 75
R ape  ............................... 15

SHO E B L A C K IN G
H an d y  Box, la rg e  3 dz. 3 50
H an d y  Box, sm all . . . 1 25
B ixby 's  R oyal Polish 1 20
M iller’s C row n P o lsh 90

S N U F F
Sw edish  R apee 10c 8 fo r 64
Sw edish R apee, 1 lb. gls 60
N orkoping, 10c, 8 fo r . .  64
N orkoping, 1 lb. g la ss . .  60
C openhagen, 10c, 8 fo r 64
C openhagen, 1 lb. g la ss  60

SOAP
Jam e s  S. K irk  & C om pany
A m erican  F am ilv , 100 7 85
J a p  Rose, 50 cak es  . . 4 85
K irk 's  W h ite  F lak e  . . 7 00

L a u tz  B ros. & Co.
Acm e. 100 cak es  . . . . 5 75
Big M aster. 100 blocks: 8 00
Clim ax,. 100s .............. 6 00
C lim ax, 120s ............... 5 25
Q ueen W hite . SO cakes! 6 00
O ak Leaf. 100 cakes 6 75
Q ueen Anne, 100 caKes; f) 75
L au tz  N ap h th a , 100s 8 00

P ro c to r & G am ble Co.
L enox ............................. 6 00
Ivory, 6 oz....................... 8 00
Ivory , 10 oz................... 13 35
S ta r  ................................. 7 85

S w ift & Com pany
Classic, 100 ba rs , 8 oz. 7 no
S w ift’s P rid e , 100 8 oz . 6 00
Q uick N a p th a  ............... 6 50
W hite  L aundry , 100 8

OZ..................................... 5 90
Wool, 24 ba rs , 6 oz. 1 70 
W ool, 100 ba rs , 6 oz. 7 00 
W ool, 100 ba rs , 10 oz. 11 00

T rad esm an  C om pany 
B lack  H aw k, one box 4 50 
B lack  H aw k, five bxs 4 25 
B lack  H aw k , te n  bxs  4 00 

Box co n ta in s  72 cakes, li 
is a  m ost re m ark ab le  d irt 
and  g rea se  rem over, w ith 
ou t in ju ry  to  th e  skin.

Scouring Powders 
Sapolio, g ross lots . . . .  9 50
Sapolio. h a lf  gro. lo ts  4 85
Sapolio. s ing le  boxes 2 40
Sapolio. h an d  . 2 40
Queen Anne, 60 can s  3 60 
Snow M aid, 60 cans  . .  3 60

Washing Powders 
Snow Boy. 100 5c . . .  4 10 
Snow Boy, 60 14 oz. 4 20 
Snow Boy, 24 pkgs. 6 00 
Snow Boy. 20 pkgs. 7 00

Soap P ow ders 
Jo h n so n 's  F ine , 48 2 6 75 
Johnson ’s X X X  100 . .  5 75 
I .au tz  N ap h th a , 60s . .  3 60
N ine O’c lo ck  ............... 4 25
O ak L eaf, 100 pkgs. 6 50 
Old D u tch  C leanse r 4 00 
Q ueen A nne, 60 pkgs. 3 60
R ub-N o-M ore ............... 5 50
S unbrite , 100 can s  . . . .  4 50 
S u nbrite , 50 can s  . . . .  2 30

SODA
Bi Carb. K egs ........  4

s P i c e e  
W hole Spices

Allspice, J a m a ic a  . . . .  @18 
Cloves, Z an z ib a r . . . .  @44
C assia, C an ton  ........... @30
C assia, 5c pkg. doz. @40
G inger, A frican  ......... @15
G inger, Cochin ........... @20
M ace, P e n a n g  ............. @90
M ixed, No. 1 ...............  @17
M ixed, No. 2 ...............  @16
M ixed, 5c pkgs. doz. @45
N u tm egs, 70-8 ........... @50
N u tm egs, 105-110 . . .  @45
P epper, B lack  ............. @30
P epper, W h ite  ............. @40
P epper, C ayenne  ___  @22
P a p rik a , H u n g a ria n  

P u re  G round In Bulk 
A llspice, J a m a ic a  . . .  @20 
Cloves, Z an z ib a r . . . .  @55
C assia, C an ton  ......... @40
G inger, A frican  ......... @28
M u sta rd  .........................  @42
M ace, P e n a n g  ___  @1 00
N u tm eg s ....................... @42
P epper, B lack  ........... @34
P epper, W h ite  ........... @43
P epper, C ayenne ___  @29
P a p rik a , H u n g a ria n  ..@ 60 

Seasoning
Chili Pow der, 10c ........... 90
C elery  S a lt, 3 oz..................95
Sage, 2 oz.............................  90
Onion S a lt ................... 1 35
G arlic  .............................  1 35
P onelty , 3% oz................. 2 25
K itch en  B ouquet . . . .  2 60
L a u re l L eaves  ................. 20
M arjo ram , 1 oz................ 90
S avory , 1 oz.......................  90
Thym e, 1 oz...................... 90
T um eric, 2% oz...............  90

STARCH
Corn

K ingsford , 40 lb s .......... 11%
M uzzy, 48 1 lb. pkgs. . .  9% 
Pow dered , b a rre ls  . . . .  7% 
A rgo, 48 1 lb. pkgs. . . 4 1 5

Klngoford
S ilver Gloss, 40 lib . . .  11% 

Gloss
A rgo, 48 1 lb. pkgs. . .  4 15
A rgo, 12 3 lbs................... 3 0*
A rgo, 8 5 lb s ..................... 3 15
S ilver Gloss, 16 31bs. ..11%  
S ilver G loss, 12 61bs. ..11%

M uzzy
48 lib . packages  ............ 9%
16 31b. p ack ag es  ............ 9%
12 61b. p ackages  ............ 9%
50 lb. boxes ............. 7%

SY RU PS
Corn

B arre ls  ...............................  75
H a lf B arre ls  .....................  81
B lue K aro , No. 1%,

2 doz.............................. 3 40
Blue K aro , No. 2, 2 dz. 4 00 
B lue K aro , No. 2%, 2

doz................................... 5 15
B lue K aro , No. 5, 1 dz. 5 10 
B lue K aro, No. 10,

% doz...........................  4 85
R ed K aro , N o. 1%, 2 

doz...................................  3 55
R ed K aro , No. 2, 2 dz. 4 35 
Red K a ro  No. 2% 2 dz. 5 45 
Red K aro , N o. 5. 1 dz. 5 30 
Red K aro , No. 10, %

doz..................................  5 05
Pure Cane

F a ir  ...................................
Good ...................................
Choice ...............................

T A B L E  SAUCES
L ea & P e rr in , la rg e  . .  5 75 
L ea  & P e rr in , sm all . .  3 25
P ep p e r ............................. 1 25
R oyal M in t ................... 1 50
T obasco  .....................  3 00
E n g lan d ’s  P r id e  . . . .  1 25
A -l, la rg e  .....................  5 00
A -l, sm all .....................  2 90
C apers  ...........................  1 80

T E A
Jap an

M edium  ..................... 404} 42
Choice ......................... 49@52
F an cy  ......................... 60® 61
B a s k e t  - I I t e a  .Me«J n ;
B ask e t-F ire d  Choice 
B asket F ired  F ancy
No. l N ibbs ................... @55
S iftings, bulk ............  »» z i
S iftings, 1 lb. pkgs. @23

G unpow der
M oyune, M edium . .  35®40
M oyune, Choice ___  40@45

Vouno Hyson
Choice ......................... 35@40
F ancy  .........................  50@60

Oolong
F orm osa , M edium  . .  40@45 
Form osa, Choice . .  45@50 
Form osa. F an cy  . .  55 @75

English Breakfast 
Congou, M edium  . .  40@45 
Congou, Choice . . . .  45@50
Congou, F an cy  ___  50@60
Congou, Ex. F an cy  60@80

Ceylon
Pekoe. M edium  . . . .  40@45 
Dr. Pekoe, Choice ..45@48 
F low ery  O. P . F an cy  55@60

f W I N fc
C otton , 3 ply cone . . . .  65 
C otton , 3 ply balls  . . . .  65 
H em p, 6 p ly  .....................  25

V IN E G A R
Cider. B en ton  H a rb o r . .  30
W h ite  W ine, 40 g ra in  20 
W h ite  W ine, 80 g ra in  26 
W h ite  W ine, 100 g ra in  29 
O akland V in eg ar & P ick le  

Co.’s B rands.
O akland  A pple C ider . .  35 
B lue R ibbon C orn . . . .  25 
O akland W h ite  P ick lin g  20 

P ack ag e s  no charge.
W IC K IN G

No. 0, p e r  g ross ........... 70
No. 1, p e r  g ross ........... 80
No. 2, p e r g ro ss  . . . .  1 20
No. 3, p e r g ro ss  ___  1 90

W O O D E N W A R E
Baskets

B ushels, w ide band,
w ire  h and les  ........... 2 00

B ushels, w ide band,
wood hand les  ........... 2 25

M arket, drop  hand le  . .  85
M arket, s ing le  han d le  90
M arket, e x tra  ............... 1 35
Splin t, la rg e  ............... 8 00
Splin t, m edium  ..........  7 00
Splint, sm all ............... 6 00

B u tte r  P la te s  
W ire  E nd

% lb., 250 in c ra te  . . . .  60
1 lb., 250 in  c ra te  . . . .  65
2 lb., 250 in c ra te  . . . .  75
3 lb., 250 in  c ra te  ___  85
5 lb., 250 in  c ra te  . . . .  1 15

C hurns
B arre l. 5 gal., each  . .  2 40 
B arre l, 10 gal. e ach  . .  2 55
Stone, 3 ga l........................ 39
Stone, 6 g a l.......................  78

C lothes P ins 
R ound H ead

4% inch, 5 g ro ss  . . . .  1 60
C artons, 60 24s ........  4 50
C arto n s, 25 60s ..........  4 40

Egg C ases
No. 1, S ta r  ................... 4 00
No. 2, S t a r ..................... 8 00
12 oz. s ize  ....................... 4 50
9 oz. size .....................  4 25
6 oz. size ....................... 3 90

F au ce ts
C ork lined, 3 in ...............  70
C ork  lined, 9 in ..................  90
C ork lined, 10 in ................ 90

Mop S ticks
T ro ja n  sp rin g  ........... 1 75
E clip se  p a te n t sp rin g  1 75
No. l  com m on ........... 1 75
No. 2, p a t. b ru sh  hold 1 75
Ideal, No. 7 ...................  1 75
121b. co tto n  m op h ead s  3 00
9 lb. co tto n  m op h ead s  2 40

P a lls
10 q t. G alvan ized  . . . .  3 50 
12 q t. G alvanized  . . . .  3 75
14 q t. G a lv a n iz e d ___  4 28
F ib re  ...............................  8 00

Toothpicks
Ideal ...................................  65

Traps
M ouse, wood, 4 holes 60
M ouse, wood, 6 holes 70
M ouse, tin , 5 holes . . 65
R at, wood ..................... 80
R at, sp rin g  ................. 80
M ouse, sp rin g  ............. 20

Tubs
No. 1 F ib re  ................. 42 00
No. 2 F ib re  ................. 38 00
No. 3 F ib re  ............... 33 00
L a rg e  G alvanized  . . 12 00
M edium  G alvan ized 10 50
Sm all G alvanized  . . . . 9 50

W ashboards
B an n e r Globe ............... 4 75
B rass, S ingle ............... 6 25
G lass, S ingle ............... 5 50
D ouble P ee rle ss  ........ 7 00
Single P ee rle ss  .......... 6 50
N o rth e rn  Q ueen ........ 5 75
U niversal ....................... 6 25

W indow Cleaners
12 in ................................... 1 65
14 in ................................... 1 85
16 in ................................... 30

Wood Bowls
13 in. B u tte r  ............... 3 00
15 in. B u tte r  ............... 7 00
17 in. B u ttfif .............. h 00
19 in B u tte r  ............... 12 00

W R A P P IN G  P A P E R
F ib re , M anila, w hite  5 
F ib re , M anila, colored
No. 1 F ib re  ...................  7
B u tch e rs ’ M an ila  ......... 6
K ra f t  ...............................  8%
W ax  B u tte r, sh o rt c’n t  20 
P a rc h m ’t  B u tte r, ro lls 20

Y E A S T  C A K E
M agic, 3 doz................... 1 15
S*unlight, 3 doz...............1 00
S unligh t, 1% doz...........  50
Y east Foam , 3 doz. . .  1 15 
Y east Foam , 1% doz. 58

Y E A S T — COM PRESSED  
F le ischm an , p e r  doz. . .  24

SPECIAL 
Price Current

A X L E  GREASE

KITCHEN  
K LENZER

80 can  cases, $4 p e r  case

P E A N U T  B U T TE R

B el-Car-M o Brand
8 oz.. 2 doz. in case  . .  3 50
24 1 lb. pa ils  ................. 6 40
12 2 lb. pails  ............  5 90
5 lb. pails, 6 in c ra te  6 40
10 lb. pails ................... 21%
15 lb. pails ..................... 21%
25 lb. pails  ..................... 21
50 lb. tin s  ....................... 20%
100 lb. d ru m s ............  20%

S A LT
Morton’s Salt

P er case. 24 2 lb s ..........1 80
Five case  lo ts  ............. 1 70
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N E W  PA R T IE S H ARD TO FORM.
It is alw ays possible to  find the 

“m akings” for a new party . I t  is 
certain  that there will be a new party  
now and then. But a new part}- that 
will really th reaten  either of the old 
ones seriously is m ore easily dream ed 
of than realized. The form er P ro 
gressives who m et at H arrisburg  a 
few days ago showed no signs of 
w ishing to go it alone again. T heir 
mood was all that Chairm an Hays 
could have desired. T heir avowed 
purpose was to  organize their forces 
w ithin the once unholy Republican 
party  in order to insure the nom ina
tion of a Presidential candidate whom 
they could support with enthusiasm . 
T hey recognized that the nominee of 
1920 m ight be a m an whom they 
would not have chosen, but they arc 
evidently  prepared  to vote for such 
a candidate in the good old way. As 
for Senator Borah inviting the Presi
dential lightn ing by standing upon a 
conductor labelled. "N o League oi 
N ations, ’ all that it is necessary to 
say is that it is just like W ashington 
to  thrill with excitem ent over such a 
prospect.

W hat stands in the way of the 
form ation of new parties is the iaw 
of econom y of effort. It may be as 
easy to capture the m achinery of one 
of the old parties as to  devise new 
m achinery upon the scale required 
and the advantages of the fap tu re  are 
m anifest. The m ost strik ing  illustra
tion of such an event in our history  
is the stroke of the free silver men 
in 1896 in electing a con tro lling  num 
ber of delegates to the convention at 
Chicago that nom inated Bryan. The 
R oosevelt forces that organized the 
m ost form idable th ird -party  m ovem ent 
since the D em ocratic split in IS60 did 
so only as a last resort, a fter they 
had moved heaven and earth  to win 
in the Republican convention. T he 
Am erican, as the English, way is not 
to form  a new party  to urge a reform  
or a program m e of reform s, but to 
press the issue in one or both of the 
ex isting  parties until one of them 
m akes it its own. The contest is not 
always in form a struggle between 
platform s. The dram atic balloting at. 
Baltimore in 1912 was in reality  not 
so much a rivalry betw een Champ 
C lark and W oodrow  W ilson as a ba t
tle to determ ine the a ttitude and the 
tem per of the D em ocratic party  for 
at least the next four years.

HIGH PRICES WO R L D  W ID E.
Some weeks ago the prediction was 

made in these columns th at the con
tinuance of the efforts to  boost the 
prices of com m odities would lead to 
official action to  check them. T his is 
w hat is now happening, and the an 
nouncem ent of the steps in contem 
plation had a m ore pronounced effect 
on business in general during the last 
week than any o ther circum stance. 
Needless extravagance on the p a rt of 
m any people, as a reaction to the en 
forced econom y of the war period, 
gave the opportunity  to producers t"  
exact huge profits which were fu rth 
erm ore swollen by the tribute taken 
by speculators who invaded alm ost 
every field. Ingeniously concocted 
stories of alleged scarcity were used

to alarm  buyers and to  get them  to 
bidding against one another. In  these 
ways, prices to  consum ers were made 
to rise to  unheard  of levels, and even 
further advances were threatened  for 
the future. Dealers as well as the 
general public were urged to do their 
buying quickly or else run the risk of 
going w ithout. In  the report of the 
Federal T rade Com mission especial 
a tten tion  was called to  the effect 
which these efforts produced on the 
cost of shoes. But a sim ilar state  
o f  affairs could be shown with regard  
to certain  foods and the textiles as 
well. Some tim e or other, the con
dition had to cease. An endless rise 
in prices was an impossibility.

The position of this country in this 
respect is not unique. O th e r 'n a tio n s , 
including the form er neutrals as well 
as belligerents, are having troubles 
of the kind sim ilar to  those here. 
They are also try ing  to  overcom e 
them in the same way th at is suggest
ed here, th at is. by official regulation. 
Tn some countries m axim um  prices 
have already been forced for foods 
and o ther necessary com m odities arid 
standardization  of shoes and fabrics 
been brought about. Profiteers are 
being prosecuted crim inally in certain 
countries. Italy  and F rance being con
spicuous in this respect. In  Great 
B ritain official food contro l is to be 
kept up indefinitely and the cost of 
clo th ing  has received the serious a t
tention  of the Board of T rade w ith 
a view to .  state  action to prevent 
profiteering. I t is curious to  note 
that in Parliam ent specific m ention 
was m ade of the influence of A m eri
can packers, who also con tro l the sup
plies of m eat from  South America 
and to  some ex ten t from  A ustralasia, 
in preventing  a reduction in the price 
of meats. "Meanwhile, a purchasing 
com m ission will a ttend tn  the buying 
here of foods for the allied nations, 
and for Germ any as well, in o rder tn 
prevent the raising  of prices by com 
petitive bidding. And one of the po s
sibilities is th at of international con
certed action, if necessary, to bring  
about this result. T here are sufficient 
supplies of foodstuffs and raw  m ate r
ials for the th ings th at people wear. 
Adequate m easures for d istribu ting  
them  where they are needed are all 
th at is required, and this m ay call to r 
combined action by a num ber of the 
nations.

Many a m an who has made a slave 
ot him self is suffering the to rtu res  of 
a disappointed, thw arted  am bition, 
simply because he never learned the 
im portance, the im perative necessity, 
of alw ays m aintaining a high m ental 
and physical standard , of alw ays 
keeping him self fresh, so that he could 
bring the highest possible percentage 
of efficiency to his task. The art of 
arts  is that of self-refreshm ent, self
renewal. self-rejuvenation.

< hie of the im portan t things to  bear 
ip. mind is that no man is the victim 
of a cruel fate which decides his 
destiny. W e know w hat th o u g h t,, 
w hat m oods, what motives are build
ers and what are destroyers. It is 
our privilege to choose which shall 
work our destiny.

Successful
Selling

“JVo merchant finds success in life 
Nor ever will, until

He sells the goods that won't come hack 
To customers that will."

This is the secret of successful selling. First: 
Select the right brands of goods: the brands that 
are advertised and known to consumers generally: 
the brands that represent the best quality.

Let us remind you of several things you al
ready know: Lighthouse and Red Cap brands are 
the brands for which consumers call; they are of 
superior excellence and delight housekeepers; they 
sell more easily and more rapidly and give better 
satisfaction than other brands.

For the above reasons Lighthouse and Red Cap 
brands are the brands for you to buy and the most 
profitable for you to sell.

N A T IO N A L  G R O C ER  
CO M PANY

Grand Rapids 
Lansing 
Cadillac 
Traverse City
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Gabby Gleanings From Grand Rapids.
Grand Rapids, Aug. 19—Jo h n  D. 

M artin  has sunken so low in the 
social scale th a t he has adopted a dog. 
He did not buy this canine. I t  was 
a presen t to him from a m an who evi
dently coaxed the dog away from  his 
rightful owner. T he dog evidently 
had a good bring ing  up, because the 
first turn  of the m otor s ta rts  his tail 
a w agging and a shiny light comes 
into his eyes. W ithout any cerem ony 
and with the least possible delay, he 
perches him self on the runn ing  board 
of the m achine where he sits up with 
even m ore dignity  than  John  is able 
to  put on when he sits in the front 
seat of his m achine, dressed in his 
spic span Panam a suit and best red 
neck tie. The dog is a cross betw een 
a Collie and a Shepard and is so dain
ty in his eating  th at he refuses foods 
which have been touched by o thers 
than the M artin  family.

Valda Johnson, an old-tim e grocery 
salesm an of Grand Rapids, is now day 
clerk  for the Steele Hotel, at St. 
Johns.

Fred J. Strong, who sta rted  his 
m eteoric business career as subscrip
tion solicitor for the T radesm an, was 
in town for a few hours M onday. Mr. 
S tro n g  is now sole ow ner of the Crary 
B rokerage Co., N iana Pure Food Co. 
and Lowell Packing Co., and owns a 
dom inant in terest in the Sugar R iver 
C anning Co., all of W aukesha, W is. 
He is also in terested  in evaporated 
milk plants at Sauxville and M ilford 
Junction . W isconsin. Mr. S trong  re 
tains all the enthusiasm  of youth, n o t
w ithstanding the m any irons he has 
in the fire.

A D etroit traveling  man, on his way 
to  lunch, m et a p re tty  stenographer, 
and stopped to talk, w ith the result 
th at they were m arried. Now he is 
suing for a divorce on the ground that 
she will not cook, and when he gets 
it probably- will proceed on his way 
to th at lunch he has m issed so long.

“ Beats W ife W hile Home B urns,” 
says a W ashington headline. The 
man who allows no th ing  to  swerve 
him from  the business a t hand always 
gets there in this world.

A congressm an has sued the B ir
m ingham  A ge-H erald for $1,300,000. 
Judg ing  from the am ount, the Age- 
H erald  m ust have cal'ed the congress
man an anarchistic idealist.

If  the day is particularly  hot and 
no thing else affords relief, a wom an 
will find a red woolen sw eater very- 
cooling, and will s ta rt off dow ntow n 
in it, w ondering why she hadn’t 
thought of it before.

The successful salesm an m ust like 
people. If he hasn’t it in him to b'ke 
people, he may as well find an office 
position early for he will not make 
a salesman. The man who likes peo- 
nle usually is the sort that people like. 
It w orks both ways. A ttractive  p e r
sonality  and p leasing address are 
-olendid aids, but they- need to be 
backed by som ething bigger. The 
word “confidence” perhaps sums up 
this essential: confidence in your se
curity and the ability  to  inspire con
fidence in the person with whom you 
are dealing.

“True, wom en’s fashions are so im 
m odest as to shock the pure,” rem ark 
ed Cornelius Crawford recentlv. “The 
sum m ers are also h o tte r and the w in
ters colder than they ever w ere be
fore. Tust as usual, the country  is 
going headlong to the dogs. Every 
town in Am erica has m ore fools and 
crooks and gossips in it. in p ro p o r
tion to its size, than any o ther town 
in America. The poor are always 
grow ing noorer and the rich grow ing 
fatter. The end of the world is air 
wavs at hand, and probably  alw ays 
"  ill be. In fact, there  is everlastingly 
^om ething to howl about, if you w ant 
to  howl. The wom en have alwavs 
worn exactly- w hat thev pleased in just 
t^e m anner that suited them  best, and 
there never was and never will be 
anv help for it. And if their di
aphanous garb offends vou there  is no

law com pelling you to  keep edging 
around until you get a comely wom an 
Detwixt yourself and the sun, con
found you!”

Mr. and Mrs, C harles M. Lee, of 
Toledo, Ohio, are guests this week of 
Mr. and Mrs. John  D. M artin. Charlie 
is an old Grand Rapids traveler and 
form er m em ber of Grand Rapids 
Council. T he last of tae  week the 
party  will go on a m otor trip  N orth , 
m aking stops going and com ing back.

B elgium 's claims to guaran tees 
from  H olland regard  ng the free nav
igation of the Scheldt are stro n g er 
from  the standpoin t of peace needs 
than  of defensive purposes in case of 
war. T he “stra teg ic” frontier is apt 
to  be illusion, and in particu lar for a 
little nation like Belgium, which un
der no circum stances can safeguard 
herself against a sudden raid by over
whelm ing forces like that of five years 
ago. If w ar with a powerful Germ any 
hould come again, the 42-centim eter 
pin which found child 's play a t the 

forts of Nam ur and A ntw erp  would 
be duplicated by some new surprise 
against such military- defences as Bel
gium m ight set up. Belgium ’s p ro 
tection against Germ any for the fu
ture m ust consist in the certain  
knowledge that all the forces of the 
League would come to her aid. H ad 
th a t certain ty  existed five years ago, 
the attack  on L iege—the war itself— 
would not have broken loose. T his 
is the principle which France recog
nized when she accepted the trea ty  
with G reat B ritain and the L'nited 
States, and the League of Nations, as 
a substitu te  for the left bank of the 
Rhine and o ther “stra teg ic” safe
guards. W hatever righ ts Belgium 
may need for her economic resto ra 
tion she should get. But “stra teg ic” 
necessities can not be pleaded as a 
reason for changes which m ight lead 
to irrita tion  in Holland. T he lo=s 
would exceed the gain.

BUSINESS WANTS DEPARTMENT
Advertisements Inserted under this head fo r three cents a word the first 

insertion and two cents a word for each subsequent continuous Insertion. 
I f  set in capital letters, double price. No charge less than 25 cents. Cash 
must accompany all orders.

139-141  Monro.* S t
Roth Phono .

GRAND R A P ID S . MICH.

S u l t ry  D a y s  a n d  
C o o l D e s s e r ts

go hand in hand and call 
for chaage of flavor.

Mapleine
is an irresistible flavor 
in summer desserts—in 
frostings, ices, whipped 
cream It makes deli
cious s y r u p  for i c e  
cream sundaes.

The favorite flavoring next to 
vanilla—your stock is not complete 
without it.

Order of your jobber or 
Louis Hilfer Co.

1205 Peoples Life Bldg, Chicago.

C rescent Mfg. Co.
<M-4;0) SE A T T L E , W ASH.

B U S IN E S S  C H A N C E S .
W ill E xchange—F o r good clean  s tock  

of g en era l m erchand ise , m y 3plendid 
p roductive  fa rm  of 240 a c res : 100 in 
g row ing  a lfa lfa ; all tillab le : fine bu ild 
ings. E as tv iew  D a iry  and  A lfalfa  F a rm , 
M unnsville, N ew  Y ork. 435

F o r Sale—G rocery  s tock  in live lake 
sho re  tow n, su rro u n d ed  by rich  fru it 
belt. Sales la s t  y e a r  ag g reg a ted  over 
$50,000. Sales th is  y e a r  have  exceeded 
$5.000 p e r m onth . S tock  will invoice 
ab o u t $10.000. W ill sell fram e  s to re  
building, tw o s to rie s  an d  b asem en t, for 
$5.000 o r lease  fo r five o r te n  years. 
A ddress No. 436, c a re  M ichigan T ra d e s 
m an. 436

FO R SA L E—STOCK C F  G R O C E RIES 
A N D  G E N E R A L  M E R C H A N D IS E ; lo c a t
ed in a  live M ichigan tow n : doing  a  
good business : a lso  have  post-office w hich 
b rin g s  $650 p e r year. Good rea so n  fo r 
selling. A ddress No. 437, care  M ichigan 
T rad esm an . 437

W an ted —T in n ers  a t  once. C hurchill 
H a rd w are  Co., G alesburg , Illinois. 43S

------------: W e have  th e  only m ethod  fo r
selling  m erch an d ise  s to ck s  a t  100 cen ts. 
T w e n ty -tw o  y e a rs  experience  in tw en ty - 
one S ta te s . R eferences and  m ethods 
free. W . D. H am ilto n  & Co., G alesburg . 
Illinois. 439

FO R  R E N T —D E S IR A B L E  ROOM IN  
GOOD 5,500 c ity  fo r d ry  goods o r  g en eral 
m erchand ise . Good location. R en t r e a 
sonable. A ddress A nton A nderson. 1214 
M ain S t., M enom onie, W isconsin . 440

Good B usiness  F o r  Sale—An e s ta b 
lished  b u s in ess  of sev en teen  y ears , e n 
jo y in g  a  fine trad e . S tock  will invoice 
a b o u t $9,000. S tock  co n sis ts  of a  com 
ple te  line of s tan d a rd  ad v ertised  g ro 
ceries, u p - to -d a te  s tock  of shoes and  
som e g e n ts ’ fu rn ish in g s , such  a s  overalls, 
w ork  sh ir ts , hosiery , etc. R eason  for 
selling, have  o th e r  business. A good 
p ay ing  bu sin ess  in a  good tow n. A d
d ress  No. 441 care  M ichigan T rad esm an . 
______________________________________ 441

F o r Sale—N ew  N a tio n a l five d ra w e r 
cash  reg is te r. C an a rra n g e  te rm s. Cox 
G rocery  Co., Lowell. M ichigan. 442

W an ted —C om m unication  w ith  anyone 
w ho w ould like to  go in to  th e  autom obile  
supp ly  business. Y oung m an  a t  p re sen t 
engaged  in g rocery  or h a rd w a re  bu-si-
ness ]p referì•ed. E. A. B ow m an. 719 Jo h n
R S tr■eet. D e tro it. Mieh igan. 444

F or Sale—G eneral m erchand ise  s tock
in lit•e village in i»rosperous fa rm in g
com m unity . R eason. ill h ea lth . In v es ti-
s a te  <quick. A ddress Xo. 443. c a r e T rad es-
m an. 443

F or Sale -C le a n  csisti groee ry stock .
locate'll in live m am ifac tu rin g tow n of
6,000. W ill invoice a t io u t $2,500 R eason
fo r striling. o th e r  busi ness. Aeldress No.
445. ca re  Machigan Ti■adesrnan. 445

W a il ted—To sell d r j • goods, shoes, ru b -
hers. elothiing, cloaks. etc., on s ix ty  day
eonsignm ents. fo r m e rc h a n ts  w ho w ish  
to  b ran ch  o u t or m ove su rp lu s  stock . 
R eference  D unn and  B ra d stree t. J . W. 
A ldrich, F a lm outh , M ichigan. 446

F o r Sale—One No. 6 H u b b u rt bake 
oven. $200 and  one No. S H u b b u rt bake 
oven, $100. F ran k  S’chroeder, M ancelona. 
M ichigan._____________________________447

F o r  Sale—12-foot B ishop, B abcock, 
B ecker soda  fo u n ta in , fu lly  equipped. 
B arg ain . C. E. N elson. C oopersville, 
M ichigan.__________ __________________ 448

F o r  Sale—F rid a y  b u tte r  p r in te r  w ith  
fif ty -s ix  pound b u tte r  sh ip p in g  box. a t  
c ream ery  a t  G era, M ichigan. N ev er been 
used  any. P rice , $45. A ddress A. B. 
G rubb, C ripple C reek, V irg in ia. 424

FO R SA L E—H a rd w are  s tock  in sm all 
tow n in E a s te rn  Illinois. Invoice ab o u t 
$3,500. Good opening  fo r a n  im p lem en t 
m an. N e a re s t com pe tition  is .sev en  m iles. 
A lm ost new  residence a lso  fo r sale. 
Good reason  fo r selling . No tra d e rs  o r 
ag en ts . A ddress  BOX 66, S tockland, 
Illinois._______________________________ 425

G rocerym an  W an ted —One w ho is w ill
ing  to  do s tock  w ork. M ust be h u stle r. 
S a la ry  w an ted  an d  re fe ren ces  requ ired  
in  firs t le tte r . H ab ich t & H ab ich t, VVes- 
s in g to n  Springs, S ou th  D ako ta . 427

FO R  L E A S E —ST O R E  ROOM 30 x  1 0 0 -  
T H R E E  floors an d  b a sem en t in th e  
h e a r t  of th e  re ta il  cen ter . W onderfu l 
o p p o rtu n ity  fo r fu rn itu re , shoes, g en era l 
s to re , m illinery  a n d  rea d y -to -w e a r . F o r 
fu r th e r  p a rtic u la rs , ad d re ss  J . J . Reib, 
Q uincy, Illinois._____________________ 429

FO R  SA LE—C ue 170-gallon B eem an’s 
a u to m a tic  gaso line  ta n k , in  A1 condition , 
$40; can  be used  fo r kerosene  by re 
pa in tin g . C. G lenn M cBride, R ockford, 
M ichigan. 430

Vogt’s Rebuilt 
Gash Registers
Get our prices.
All makes and styles. 
Hundreds of satisfied 
customers brought to 
us through Michigan 
Tradesman. Ask for 
information.
J. C. VOGT SALES CO. 

Saginaw. Mich.
C ash R eg iste rs  (a ll m akes) b o u g h t 

sold, exchanged  and  rep a ired . R EB U ILT 
CASH R E G IS T E R  CO., Inco rp o ra ted . 121 
N o rth  W ash in g to n  Ave., S ag inaw , M ich
igan. ____________ 128

H ig h est p rices paid for all K inds ol 
s to ck s  of m erchand ise . C harles Gold- 
stone, 1173 B rush  St.. D etro it. 149

P a y  spo t cash  fo r c lo th ing  and  fu rn ish 
ing  goods stocks. L. S ilberm an , 106 E  
H ancock, D etro it. 219

F o r Sale—Tw o la rg e  an d  fu lly  equ ip 
ped w oodw orking  a u to  an d  tru c k  bod] 
p lan ts , w ith  s tee lw o rk in g  m ach in ery  for 
tru c k s  an d  tra ile rs , if desired . Fu ll la 
b o r g u a ran teed . B es t of sh ipp ing  fac il
ities. See th e se  p lan ts  a t  once. W. J. 
P a rk e r , O w ner, C orunna, M ichigan. 334

F or Sale— M cC askey acco u n t reg is te r, 
ad d in g  m ach ine, cash  reg is te r, m im eo
g rap h , sa fe  and  o th e r  fix tu res  a t  abou t 
o n e -th ird  o rig in a l cost. Jos. W eiler, 
C lney, Illinois. 397

ST A T E  R IG H T S FO R  SA L E —D evice 
fo r k illing  g la re  in au tom obile  h e a d 
lig h ts : quick  seller. 315 H am ilto n  Ave., 
D etro it, M ichigan. 400

W ill pay  cash  fo r w hole o r  p a r t  stock« 
of m erchand ise . L ouis L ev lnsohn , S ag i
naw , M ichigan. 767

H AVING E X H A U ST E D  OUR T IM B E R  
SU PPL Y , we a re  offering  fo r  sale  our 
u p -to -d a te  single band  mill, including  
th re e  boilers, tw o  eng ines and  also  log 
g ing  equ ipm en t co n sis tin g  of horses, 
w agon, h a rn esses, sleighs, jam m ers , log
g in g  w heels, s te a m  log h a u le r w ith  
sleigh  loaders, snow  plow s an d  sp rin k 
ling  tan k s, ev e ry th in g  to  m ake  a  m odem  
well equipped outfit. I t  w ill pay  p a rtie s  
in te re s ted  to  in v e stig a te  im m ediate ly . 
Mill can  be seen  in o pe ra tion  u n til ab o u t 
th e  tw en ty -fifth  of Ju ly . F o r  fu r th e r  
p a rtic u la rs  enqu ire  of th e  H A RB C R  
SP R IN G S LU M BER COMPANY, H arb o r 
S prings. M ichigan. 402

G E T  MY TA N K S— M ake b ig  m oney d e 
veloping films. P a r tic u la rs  free. G IL- 
L E T T . Boseobel. W isconsin. 419

F o r Sale— W ell-e stab lish ed  c rockery  
an d  b a za a r business. Good reaso n  fo r 
selling . A ddress Lock B ox 552, H a rb o r 
Springs, M ichigan.__________________ 432

FOR SA LE—O N E 300 M cCASKEY 
ACCOUNT reg is te r, in good condition . 
A ddress W m . F u e llin g  & Son, F a rm e rs -  

.b u rg , Iow a. 433

F o r Sale— G rocery, h a rd w a re  and  im 
p lem en t s tock  invoicing  $15,000, in live 
tow n of 1,100. Sell a t  m a rk e t p rice  and  
lease  o r sell build ings. Tw o b rick  bu ild 
ings, good cellar, e levato r, m odern  fix
tu re s . Sale3 la s t y ea r , $48,000. Selling 
reason , illness. A ddress  No. 403, care  
T rad esm an . 403

F o r Sale—O ldest e stab lish ed  g roce ry  in 
c ity  of 6,000. F in e s t location . A ddress 
No. 404, c a re  M ichigan T rad esm an . 404

F o r Sale—O ne s to re  bu ild ing  40 x 50; 
one 7-room  house; b a m  20 x  30; w a re 
house 50 x 22; e lev a to r 2 0 x 3 0 ; 2 acres  
land  s itu a ted  on P e re  M arq u ette  ra ilroad . 
Snap a t  $2,500. W ill a lso  sell s tock  In 
sto re . A lbert M orrison, B runsw ick , 
M ichigan. 405

FO R  SA L E—1,000 pounds of nice c lean  
burlap . A ddress S a n ita ry  C ash  M arket, 
Lock Box 117, Ju n c tio n  C ity, K ansas. 
______________________________________ 406

F o r Sale—A t ba rga in , g roce ry  a n d  m ea t 
m a rk e t in live tow n n e a r  L ansing . P o p 
u la tio n  2,000. Good fa rm in g  com m unity . 
R easons fo r selling. A ddress No. 414, 
c a re  T rad esm an . 414

F o r Sale—A n estab lish ed  business  of 
seven  years. F o u r y e a rs  lease  to  ru n  a t  
$45 p e r m onth , in one of D e tro it’s b u s ie s t 
sections. Invoice, $3,500. P rice , $3,000. 
O w ner w ishes to  re tire . A n o p p o rtu n ity  
for a  live w ire. No opposition . J . D. 
L eahy, 2425 E a s t  Jefferson , D etro it, M ich
igan . 422

W an ted —To buy good ru n n in g  stock  
of m erchand ise , d ry  goods o r  g en era l 
s tock  in good tow n. A ddress No. 431, 
c a re  M ichigan T rad esm an . 481
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R ecent M anufacturing Infom ation.
Detroit—The Broadway Dress and 

Skirt Co. has been incorporated with an 
authorized capital stock of $10,000. of 
which amount $5,000 has been sub
scribed and paid in in cash.

\ \  atervliet—F. F. Smith and Son are 
installing an ammonia ice-making plant 
in the old canning factory. The pres
ent ice cream factor}- of Smith and 
Son will be moved into the new plant.

Pontiac—The Pontiac Tile & Brick 
Co. has been incorporated  with an 
authorized  capital stock of $50,000, all 
of which has been subscribed. $100 
paid in in cash and $15,000 in p rop
erty .

Kalam azoo—The Glendale Pulp & 
Paper Co. has been organized with an 
authorized capital stock of $250,000 
for the production of pulp out of 
waste. The com pany has commenced 
the erection of its plant.

Gaylord—The Gaylord M anufactur
ing Co. soon will begin the erection of 
a wood-working plant. It will be a 
one story building, 140x80 feet, and 
will give the concern more than twice 
its present production capacity.

M enominee—C. I. Cook, ow ner of 
the M ichigan Coffee & Spice Co. and 
the M ichigan Candy Co. has purchas
ed the Stephenson block and will re
m odel it into a factory and store 
building for his two companies.

Menominee—-The American Rule and 
Block Co. has been organized to manu
facture and sell rules, yard sticks, fan 
handles and novelties, with an author
ized capital stock of $20,000. of which 
amount $10,050 has been subscribed and 
paid in in cash.

D etro it—T he Norde M anufacturing 
Co. has been incorporated  to m anu
facture and sell autom obile parts and 
accessories, with an authorized cap
ital stock of $100,000, of which am ount 
$50,000 has been subscribed and $10,- 
000 paid in in cash.

D etro it—The Green Lock Co. has 
been organized to  m anufacture and 
sell engines, all appliances connected 
therew ith, autom obiles, etc., with an 
authorized capital stock of $12,000. all 
of which has been subscribed and 
paid in. $780.16 in cash and $11,219.84 
in property.

Ovvosso— The Fields M anufactur
ing Co. has begun w ork on an addi
tion th at will double its capacity, 
adding 600.000 square feet of floor 
space to  its presen t plant. I t  makes 
m otor truck  bodies and has expand
ed rapidly since locating in Ow osso 
from Ionia two years ago.

H om er—T he Campbell Cream ery 
Co. is erecting  a large addition to  its 
plant, installing  new m achinery and 
converting  the building now used as 
an ice house into a m odern p lant for 
m anufacturing  butterm ilk  flour, for 
which m achinery is being installed 
w ith a capacity of 1.200 pounds of flour 
per day.

Petoskey—Mayor A. B. Klise. Pres
ident of the Blackmer Pump Co., an
nounces that plans have been completed 
for the erection of a large addition to 
the factory building in the south part 
of the city. In addition to this, a 
foundry building will be erected. The 
addition will have nearly 9.000 square 
feet of floor space. The foundry is

expected to be about 75 by 100 feet in 
size,

Plainw ell—J. F. Eesley has sold 
his in terest in the Eesley M illing Co. 
to  O scar H ansen, of T rufant, and J. 
H. W heeler, of Grand Rapids. The 
deal has been under consideration 
some time. Mr. Eesley came to  the 
village in 1SS1 and has been in the 
business ever since, first as an em
ploye, then as owner, and from  a 
small business as a feed mill to  the 
presen t large concern; m erged into 
a stock com pany of which he re ta in 
ed the larger in terest, with a trade 
reaching even beyond our borders.

Adrian—The Xu-W ay Stretch Sus
pender Co. has purchased considerable 
additional machinery to increase its 
maufacturing facilities. It was less 
than a year ago that the concern moved 
to Adrian from Dundee. At the time 
only six men were employed. Now the 
company has twenty road salesmen 
travelling in practically every state in 
the Union. During the last three 
months production has averaged more 
than 100,000 pairs of suspenders per 
month, besides large quantities of other 
products. O. E. Mott and J. L. Mott 
are the owners.

Muskegon—The Maring W ire Cor
poration. backed largely by Muskegon 
capital, has been formed in that city, 
and will establish a factory there. 
Albert Maring. head of the concern, 
and who probably will superintend its 
operations, formerly was connected with 
the American Enameled W ire Co., of 
that city, having retired a year ago to 
develop a new process of enameling, 
which will be used by the new concern.

The enamel is put on the wire as an 
insulator, the ingredients forming a 
non-conducting coating on the wire, 
making the ordinary silk and cotton 
wrapping unnecessary. The company 
has installed machinery and is ready 
for operations. I t  is a $50,000 con
cern.

Review of the Produce Market.
Apples—Dutchess, $1.50@1.60 per 

b u .: Red A strachans. $1.75^0 2.
B ananas—$8 per 100 lbs.
Blackberries—$4 per 16 qt. crate.
Beets—30c per doz.
B utter—The m arket is quiet at 

prices rang ing  the same as a week 
ago. T he consum ptive dem and is re
ported  to  be a little  bit lighter than 
it was the previous week. T he quality 
of b u tte r arriv ing  is fully up to  the 
standard  for the season. T he stocks 
of bu tte r in storage are reported  to 
be in excess of last year. The m arket 
is only steady on the presen t basis 
of quotations, but ow ing to  the high 
cost of milk the price is not likely 
to recede to  any extent. Local deal
ers hold fancy cream ery a t 5 3 ^ c  in 
tubs and 55c in prints. Jobbers pay 
45c for No. 1 dairy in jars  and 38c 
for packing stock.

Cabbage— Hom e grown comm and 
$1 per bu. or $3 per bbl.

Cantaloupes—Turlock. $1.85 for flats 
and $4 for standards.

C arro ts—25c per doz.
Celery— 40c per bunch; jumbo. 60c.
Cocoanuts—$1.25 per doz. or $9 50 

per sack of 100.
Cucum bers—50c per doz. for No. 

1 and 40c for No. 2.

E ggs—T he m arket is steady a t 
prices rang ing  the same as a week 
ago. T he arrivals of eggs are show 
ing effects of the w arm  w eather all 
over the country. T he m arket is fair
ly steady on the p resen t basis of quo
tations, and if we do have any change 
there is likely to  be a slight decline. 
Local jobbers are paying 43c for can- 
died fresh, loss off. including cases.

Garlick—60c per lb.
G rapes—California M alagas, $4 per 

case.
Green Corn—35c per doz.
Green O nions—20c per doz.
Green Peppers—$2.25 per bu.
H oney Dew M elons—$3.50 per 

crate for e ither 6 o r 8.
H uckleberries—$4.50 per 16 quart 

crate.
Lem ons — California, $6.75 for 

choice and $7 for fancy; Verdillas, 
$9 per box.

L ettuce—H om e grow n head, $3 per 
bu.; garden grow n leaf, $1.50 per bu.

O nions— California. $3 per crate for 
yellow  or white, or $5 per 100 lb. 
sack; Louisville, $4.50 per 100 lb. sack; 
hom e grown, $2.75 per bu.

O ranges— L ate Valencias. $6@6.50; 
Sunkist Valencias, $6.25@6.75.

Osage M elons—$2.50@2.75 per crate 
of hom e grown.

Peaches—V irginia E lbetras. $4.25 
per bu.: Illinois A lbertas, $4 per bu.; 
hom e grow n early  varieties are in 
m arket, but are not w orth  quoting: 
California Crawfords, $1.60 per box.

P ea rs—California B artle tts, $4.50 
per box; Clapp’s Favorite. $3.25 per 
bu.

Pieplant—5c per pound.
Pickling Stock—Cukes. 20c per 100 

o r $3 per bu.: little  white onions, 
$2.10 per 20 lb. box.

Plum s—$3.25 per box for C alifor
nia: Burbanks. $3 per bu: Green 
Gages, $3.25; Guiis, $3.50: Bradshaw. 
$3.50.

P o ta toes— H om e grown. $2.75 per 
bu.: V irginia Cobblers. $9.50 per bbl.: 
Je rsey  Giants. $7.75 per bbl. Home 
grow n are inferior to  Southern  stock, 
because they  are small in size and arc 
ungraded.

R adishes—Hom e grown. 12c per 
doz. bunches.

S tring  Beans—$2.75 per bu.
Sweet P o ta to es—$4 per ham per for 

Virginia.
T om atoes—H om e grown. $1.25 per 

y2 bu. basket: $2 per b u .: Green. $1.75 
per bu.

W ate r M elons— 40@50c apiece for 
M issouri.

W ax Beans—Hom e grow n com 
mand $2.75 per bu.

Few merchants are aware of the fact 
that thev- can secure a material reduc
tion in their insurance rates by install
ing one 2 1-2 gallon chemical extin
guisher for every 2.000 square feet of 
space in their stores. These extin
guishers cost from $12 to $15 and must 
bear a metal tag reading, “Inspected 
and approved by the Underwriters’ 
Laboratories.” The extinguishers will 
last a lifetime, but need to be re
charged—at a cost of a few cents, ev
ery two or three years. The acid 
does not deteriorate, but the soda sol
ution loses its strength every three 
years.

FA IR  PRIC E COM M ITTEES.
T he form ation of Fair Price Com 

m ittees acting  under the au thority  of 
the U nited  S tates Food A dm inistra
tion is tak ing  place in com m unities 
all over the country. T hese Fa ir Price 
Com m ittees will come to gether and 
determ ine fair prices w ithin th a t com 
m unity a t which foodstuffs are to  be 
sold, and all such dealers as do not 
observe these prices will be held up 
to  the condem nation of the com 
m unity. W here  circum stances perm it, 
it is understood it will be the in ten 
tion to prosecute such non-conform 
ing dealers as “profiteers.”

C ongress is now considering the 
extension of the au thority  of the Food 
A dm inistration to shoes, clothing and 
o ther necessaries.

P resum ably the next step will be, 
if such extension of au tho rity  is g ra n t
ed, a m ovem ent to  have these, Fair 
Price Com m ittees pass upon fair 
prices for clothing, shoes and o ther 
articles of m erchandise.

Retail m erchants who so zealously 
served the cause of the Food Adm in
istration  during  the w ar doubtless are 
serving, o r will serve the Food Ad
m inistration  again, in the presen t 
crisis. I t  is the duty of the m erchants 
to  co-operate w ith the G overnm ent 
w herever possible in the effort to  re
duce the cost of living. M ost m er
chants, we believe, will be glad to 
help. As a m atte r of fact, the retail 
dry  goods m erchants of the country  
for years have been accustom ed to  a 
policy of operation which is essen
tially far-rem oved from the idea 
which prom pts profiteering, and it is 
difficult to  believe that the general run 
of retail dry goods m erchants have 
so far gotten  aw ay from their cus
tom ary  policy of operation  as to  w ar
ran t the assum ption th at they m ay be 
profiteering. T he re ta il dry goods 
idea is not to horde m erchandise, but 
to  get m erchandise in and out of the 
house as quickly as possible, and in 
place of the slow turn-over at a high 
rate of profit, for years m erchants 
have been directing  all of their efforts 
tow ard  quick tu rn-over a t a small rate 
of profit.

G REATEST CRIM E OF T H E  AGE.
T he greatest crime left in the world 

to-day is trade unionism  in its p res
ent form.

The trade unionist m ust rem em ber 
that he is only a p a rt of the com 
munity.

O ne day labor, when it exerts its 
full energy, will inherit the g reatest 
dividend in the world.

T o belong to a trade union should 
be a guarantee of proficiency. T o
day it is only a guarantee of a slow 
and slovenly worker.

Labor s eyes are clogged as well 
as its hands.

The only leader w orthy  of the 
name is one whose sole object is the 
raising of the ideals and sta tus of the  
w orker from  the degradation  in which 
his officials have placed him.

T rade unionism  is the nearest ap
proach to  slavery in the world.

Labor is the m ost po ten t factor in 
the rise of the cost of living.

L abor is gradually  becom ing aware 
of the folly of its leaders and will 
ye t be turned
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