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The surging sea of human life, forever onward rolls,
And bears to its eternal shore, its daily freight of souls;
Though smoothly sails life’s bark to-day, pale death sits at the prow. 
And few will know, we ever lived, one hundred years from now.

Why should we strive so earnestly, on life’s short narrow span?
On golden stairs to climb so high, above our fellow man!
Why, humbly, at an earthly shrine, in slavish homage bow?
Our coin will rust, ourselves be dust, one hundred years from now.

Oh mighty human brotherhood! why fiercely war and strive!
While God’s great earth, has room enough, for everything alive!
Broad fields, uncultivated and unclaimed, are waiting for the plow,
Of progress, that will make them bloom, one hundred years from now.

Why prize so much the world’s applause, why heed so much its blame? 
A fleeting echo, is its voice, of censure or of fame;
The pride that thrills the heart to-day, the shame that dyes the brow, 
Will be, as long forgotten dreams, one hundred years from now.

Earth’s empires rise and fall—Oh, Time! like breakers on thy shore. 
They rush against thy rocks of doom, go down, and are no more;
The starry wilderness of worlds, that gem night’s radiant brow,
Shall light the skies, for other eyes, one hundred years from now.

Oh, patient hearts, who meekly bear, your weary load of wrong,
Oh, earnest hearts who bravely strive, and striving grow more strong; 
Press on, till perfect grace is won, you’ll never dream of how,
You struggled o’er life’s thorny road, one hundred years from now.

Father! before whose sleepless eyes, the past and future stand,
An open page; like babes we cling to Thy protecting hand;
Change, sorrow, death, are naught to us, if we may safely bow, 
Beneath the shadow of Thy Throne, one hundred years from now.

AP1DS
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N A T I O N  W I D E

CANDY WEEK
October 6-7-8-9-10 and 11

Get ready to participate  and reap the benefit. Above all, have a good 
stock of PUTNAM S

Double A Candy

And L o w n ey ’s Package C hocolates

PU T N A M  FA C T O R Y  Grand R apids, M ich.

B R E A D
i s

The Incomparable Food
Sell your custom ers more Bread.
Its deliciousness, h ea lth fu ln ess 8Dd econ
om y w ill bring you  satisfied  custom ers.
The handling of more Bread w ill bring 
you  big returns.

THE FLEISCHMANN CO.

U se C itizens L ong D istance  
Service

To Detroit. Jackson. Holland, M uskegon. 
Grand H aven, Ludington, Traverse C ity . 
P etoskey , Saginaw  and all Interm ediate  
and C onnecting Points.
Connection w ith  750,000 T elephones in 
M ichigan, Indiana and Ohio.

CITIZENS TELEPHONE COMPANY

Asset* S3.S99.5M.M # Insurance in Force $55,M8,tM.H

T Y
O ffices—Grand Rapids, Mich.

Has an unexcelled reputation for its

Service to Policy Holders
$4,274,473.84

Paid Policy Holders Since Organization
CLAUDE HAMILTON 

Vice-Pres.
JOHN A. McKELLAR 

Vice-Pres.

WM. A. W A T TS  
President

RANSOM E. OLDS 
Chairman of Board

RE LX S. WILSON 
Scc'y

CLAY H. HOLLISTER 
Treaa.

SURPLUS TO POLICY HOLDERS $477,5*9.4«

WM SUMhOkMl]

I ym
Vü J

Saving Sugar Means 
Saving Money

Yo i l  save sugar when you 
handle

Franklin Package Sugars
because there is no loss 
by spillage, overweight, 
or burst bags—and a sav
ing in bags, twine, and 
labor.

The Franklin Sugar Refining Company
PHILADELPHIA

*A Franklin Cane Sugar for every use”
Granulated, Dainty Lumm Powdered. 
Confectioners, Brown, Golden Syrup

enow poy
Washing eJ  Powder

Family Size 24s

Will Not Hurt the Hands
through the jobber—to R eta il Grocers

25 boxes @  $5.85—5 boxes FREE, Net $4.87
10 boxes (di 5.90—2 boxes FREE, Net 4.91
5 boxes @ 5.95—1 box FREE, Net 4.95

2J/£boxes (a) 6,00— 1/ 2 box I^REE, Net 5.00
F. O. B. Buffalo: Freight prepaid to your R. R. Station in lots of not less than 5 boxes.
All orders at above prices must be for immediate delivery.
This inducement is for NEW ORDERS ONLY—subject to  withdrawal without notice.

Yours very truly,

Lautz Bros. & Co., Buffalo, N. Y.DEAL 1925
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PUBLIC LIBB1Ï

T h ir ty = S e v e n th  Y e a r G R A N D  R A P ID S , W E D N E S D A Y , O C T O B E R  1, 1 9 1 9 N u m b e r  1 8 8 0

MICHIGAN TRADESMAN
(U nlike any  o th e r  pap er.)

E ach  Issue C o m p le te  In  I ts e if.

D EV O TED  TO Till-: B EST IN T E R E S T S  
O F B U SIN E S S M EN.

Published Weekly by 
TRA DESM AN COM PANY  

Grand Rapids.
E. A. ST O W E , E dito r.

S u b s c r ip t io n  P r ic e .
Tw o do lla rs  p e r y ear, if paid  s tric tly  

In advance.
T h ree  do lla rs  p e r year, if not paid in 

advance.
C anad ian  subsc rip tions, $3.04 per year, 

payab le  inva riab ly  in advance.
Sam ple copies 5 c en ts  each.
E x tra  copies of c u rre n t issues, 5 cen ts; 

issues a  m onth  o r m ore old. 10 cen ts ; 
issues a  y e a r  o r m ore old, 25 cen ts ; issues 
five y e a rs  o r  m ore old. $1.

E n te red  a t  th e  Postoffice of G rand 
R apids u n d e r A ct of M arch  3, 1879.

NO S Y M P A T H Y  F O R  S T R IK E R S .
While it cannot be said that  m er

chants in general are glad to see in 
progress the big strike in the steel 
industry, which has claimed so much 
of public attention during the past  
few days, there seems to be no doubt 
of their satisfaction in the fact that 
it is being fought out in a way that 
will result in the complete defeat of 
the socialists and I. W. W. This ou t
come will do much to clear the air 
and put a stop to further agitation 
on the part of the extremists among 
the workers.  The humiliat ing defeat 
of the iron and steel workers will 
have a salutary effect on those con
cerned in the spinning, weaving and 
needle industries. The workers in 
those occupations have with apparent 
ease been winning successive contests 
for shorter  hours and larger wages. 
This seems to have imbued them with 
the idea that they can repeat the per
formance whenever they feel like it. 
W hat  is worse, also, is that they act 
as though they had lost  incentive to 
perform an adequate amount of work. 
Yet they are the loudest to complain 
of m ounting  costs of what they have 
to buy, seemingly forget t ing  that the 
increases are in great part due to 
their own enhanced wages and low
ered output. W h a t  further exactions 
they have in view are not known, but 
there is an uncertainty in the si tua
tion that makes it difficult for p ro
ducers and m anufacturers to plan 
ahead with any probability of profit

Conceding that, in certain indus
tries and as to certain classes of work, 
the compensation before the war was 
inadequate and called for correction, 
it is nevertheless apparent that the 
present wages in m any occupations 
are unjustified on any o ther  theory 
than that they are required because 
of the increased cost of living. Such 
wages are paid under a kind of duress 
because the employers cannot help 
themselves. The latter then pass them 
along, with proportionate increases in 
the prices of goods, to the consumers.

who, being in m any instances wage 
earners, use this fact as a reason for 
further wage advances. The process 
of hoisting prices seemed an endless 
one. especially as the radical element 
in labor circles showed a disposition 
to work it to the extreme of confisca
tion. The firm opposition interposed 
by so great an industry as that of 
iron and steel is regarded as a check 
to this purpose, and o ther business 
interests are ra ther pleased than o th 
erwise that  so powerful a competitor 
has taken up the gage of battle.  Be
fore long, when prices of food and 
o ther  commodities begin to fall per
ceptibly and one of the main reasons 
for the high wages disappears, the re 
adjustment of wage scales will be a 
serious problem. I f  the radical ele
ment is then dominant in the labor 
unions, serious strikes will occur, and 
this is one of the things to he de
precated. The situation will call for 
settlement on the basis of fairness 
and reason. This has been recogniz
ed in Great Britain, which has sim
ilar labor problems, and notably so 
in the case of the textile workers.  In 
the recent agreement with them there, 
a sliding scale of increases and de
creases in wages is provided to meet 
changes in the cost of living. Here, 
there is too much of a disposition on 
the part  of labor agitators to regard 
the recent wage advances as perma
nent. irrespective of the purchasing 
power of the dollar. H ow  it wi'l he 
possible to maintain the present scale 
and reduce the cost of living unless 
production is much speeded up is not 
made clear.

W O R S T  P R O F I T E E R  O F  AL L  
Seventy thousand cases of canned 

pineapple were recently sold by the 
Government which had been taken 
over by the so-called friendly com 
mandeering by the Government from 
the m i s  pack on the basis of $4.50 
per case. This lot has recently heen 
sold a t  $10.80 per case.

Similarly, a lot of 8.000,000 pounds 
of prunes was recently sold by the 
Government at 22 cents per pound. 
These prunes the Government took 
over on a 0U cent basis.

The Government forces retail g ro 
cers to sell granulated sugar at 11 
cents per pound which costs about 
10Y i cents on the average, yet it as
sumes the r ight to sell pineapple at 
144 per cent, profit and prunes at 
182 per cent, profit.

This is what the New Freedom does 
for the mercantile  interests of the 
country.

The life insurance companies must 
be very prompt in making their pay
ments, as it often doesn 't  seem more 
than a week before the widow is out 
in her new electric limousine.

N E W  F R E E D O M  F O O L IS H N E S S .
W hen  King John signed that great 

charter  at Runnymede. individual en
terprise was b o r n ; and now, in this 
era of New Freedom there have been 
introduced into Congress several bills 
providing for the licensing of Ameri
can enterprise just  as a man who guns 
or fishes has to take out a license. Ii 
such a power can be put in the hands 
of any administrat ion. Republican, 
Democratic or Socialistic: if a man 
has $25 or $100 or $1,000,000 or $50.- 
000.000 invested in business, some 
commission at W ashing ton  will have 
the right to put him out of business 
by revoking his license overnight. 
W ho wau 'd  invest under such unsta
ble conditions? What* would he the 
condition of a business house not ;n 
the favor of the party that is in 
power? Every concern would have a 
license arid would he compelled to 
pay tribute in votes or tilings or m 
favor- to the reigning political power. 
A man who says that that  would not 
happen, who has heen in politics, is 
either ignorant or is wilfully falsify
ing.

Suppose that the press of this coun
try was licensed by the Government 
and ime of them wrote an editorial 
unfriendly to the party in power. The 
next morning you would see his li
cense revoked and the presses stopped 
a«d that paper go out of circulation. 
The pres- and free speech and free 
suffrage would he abrogated under 
this political licensing. God save 
America if such an autocracy as that 
is to supp 'ant representative Govern
ment. The unparalleled growth of 
this country is due to the unfettered 
right of the individual to carve 1 tit 
his own future, whether he is a miner 
in the 1\ockies. a pioneer in the wil
derness. a ship master on the high 
seas or a captain of industry.

In the 182 years of our existence, 
we have not solved all the problems 
of lite. nor have we made everybody 
prosperous and happy, but we have 
made more progress toward that end 
than any o ther government or any 
o ther industrial system in the history 
of the world. Under it we produced 
a Nation of 22,000.000 Liberty Bond 
holders, every one a capitalist: 1 
000.000 homes. 6.000.000 of them with
out a m ortgage:  12.000,000 savings 
hank depositors with an aggregate  of 
over $7,000,000,000 of deposi ts : 6.5.00,- 
000 farms with an annual income of 
$12,000,000. and with a crowning glory 
of 20.000.000 hoys and girls marshaled 
in our public schools under the Amer
ican Flag.

An industrial system under which 
such great achievements as this have 
heen wrought  must have some merit 
in it. and there is nothing in American 
experience to warran t  the conclusion 
that it would he improved by a licens-

ing sy:stem in the hands of cheap
p o l i t i c ! ; ins. 1 »novation is not always
re fo rm :: and American experience has
some a ssets and princi]pies worthy of
preserv ation without i:hange. Take
that w onderful Constitlution of ours,
which after 100 years Gladstone and
B r ig h t said was the gneatest  instru-
ment that  ever came from the brains
o f  man . suffiicing to-day for a hundred
million s> eit her in peace or war. It
en able ( to double our terr i tory
by the• pur chase of 1Louisiana, and
u nder it we have our m arve'ous group
of edu cational and inelustrial institu
tions. It has stood tin's test of
change and vicissitude 182 years with
only ft>u r ftindamental changes up to
the atlo p t ic in of the IS th Amendment
—only f o u r fundament;:il changes ne~-
essary to h<e added to the wisdom ot
our fathers during ou r journey of a
centur;y amrl a third. Surely every
patri it should hesitate before he per-
mits t lhe sp irit of chai ige to lay vio-
lent h ands upon an instrument that
has pr oven so effectiv

The been sing system fathered by the
presen t administration will give the
politic ia t i a g r ip  on the business of
this country- that will make the an toe-
racy c>f tin; Kaiser st;em virgin and
c o m  me> n. \  business man who crit • -
r is e s  :a G o vernment <official or who
r] oe  ~ r l o t  Vi itc his was • may have his
l i  cense ‘ rev oked overi light, and the
n e x t  nTornì 1ng lie may wake up to find
himself on the retiree1 list. Russian
Bolshe can do nc) more.

F o r cent uries. Ang lo-Saxon civ'li-
za t io n stripggled for the right of the
in d iv ie Inal t:o engage in business and
to lab o r  w ithout the assent of royal
or an tocratic authorilSy. I t  was n
striti? Qdie a:gain - 1 the license of the
k h i  g. i >f the ■ tolls leviei 1 by the harons
on private enterprise. and civilization
made a erreat -ten fcirward when it
shook o f f  tlle royal -ha ckles. and when
the in dividi ml won the right of barter
and t rade without a=T in g  royal as-

T H I S  W A Y  T R E A S O N  L IES .
Renorts that Boston's striking 

policemen would he restored to duty 
under a compromise agreement have 
heen dispelled by a proclamation from 
Governor Coolidge.

The proclamation again brands the 
members of the police union as “de
serters.” and terms the abandonment 
of their posts as a deliberate a ttempt 
to intimidate and coerce the Govern
ment. I t  also warns those who coun
sel their restoration that  they “join 
hands with those whose hands have 
threatened to destroy the Govern
ment.”

“That way treason lies.” the Gov
ernor declares.

Conceit  is usually compelled to ap 
peal to itself for admiration.
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Late N ew s From the Cloverland of 
Michigan.

Sault Ste. Marie, Sept. 30__The
Standard Grocery Co., of Manistique, 
is installing new fixtures and an up- 
to-date refr igerator in its place of 
business. W hen completed, Manis- 
tique will h a \e  another nifty grocery.

Charles Farm, who for * the past  
eighteen years has been engaged in 
the bottl ing of soft drinks and amass
ed a comfortable fortune, has sold out 
his business to S. Kokko, formerly of 
Negaunee, w ho will undoubtedly make 
â  success of the new venture. Mr. 
ba rm  expects to take a prolonged trip 
through the East, after which he will 
make his home at the Soo and retire 
from business.

Adversity is an egg from which 
experience is hatched.

The Bloomrosen block, on Ashmun 
street, was sold 'ast week to J. L. 
Lipsitt. It will be remodeled into a 
garage and sales room. Chevrolet 
and Oakland cars will be handled. 
The business will be conducted bv 
Mr. Lippsitt’s son. Austin, who sold 
out his implement business at Rud- 
yard recently. The new firm expects 
to be ready for business within the 
next thirty  days.

The Erickson Grocery Co., vlv'cii 
for the past five years has been con
ducting a grocery on Spruce street, 
has outgrown its present auarters and 
purchased the Scott building, a ’most 
opposite the st reet and will transfer 
its business to that location after 
extensive alterations are made. The 
Erickson grocery has a branch store 
at Dafter. which is also doing a thriv
ing business.

R. H. Bass, who for the past  year 
has been conducting a grocery ' on 
Ashmun street,  has sold out to James 
Coulter, formerly in business with 
J- C. Royce. then know n as Rovce & 
boulter.  Mr. Coulter is a young man. 
but with his years of experience and 
large acquaintance, he should make 
the new venture a success.

H unger  is sure to come to those 
who sit down and wait.

George Chandler, one of our popu
lar lumbermen, entertained about 
twenty of his friends at a chicken 
dinner in the country lodge of Austin 
T.ipsitt seven miles beyond Raco. 
Bob Craig, well-known chef of the 
Park Hotel, put on the eats, minus 
drinks, and the m erry  par ty  returned 
to the Soo on Sunday via auto. The 
only misfortune encountered was the 
loss of an expensive oair of eve glass
es en route, which delayed the party  
somewhat on the home trip, but from 
all accounts it was an entertainment 
long to be remembered as one of the 
iolliest crowds in that neck of the 
woods this season.

William G. Tapert.

O ctober 1, 1919

Live N otes From a Live Town.
Owosso. Sept. 30—And th e re was 

•-orn in Egvnt—that 's Bible. W e no
tice in your last edition of tb e T rades
man that Fred Hanifin. William Grif
fith. commonly known as Bi’l. and 
■mother gentleman of like distinction. 
George A. Pierce, are considerably 
exercised over the fact that we have 
become thriftv enough in the«e s tren
uous times of FT. C. I.. to have a corn 
crop in our own name. I t  is also 
written in the Good Book that there 
were three wise men who came from 
tne East. \ \  e have recent reasons for 
uspicioninor that these are not the 

fellows. This gentleman, George A 
Pierce, might possibly be the fn'-enl 
tor of Pierce’s Golden Med:cal Dis
covery. W e  have some reason for a 
<■ oubt on this quest ion , for the only 
’hing he has discovered, so far as we 
know, is our  golden bantam corn 
patch. Bill Griffith, so far as we have 
observed. _ is a common pill peddler 
and lives in How el1. a town noted for 
celebrities. In fact, we are told that 
’his particular town has been selected 
•or the production of movie films, 
n rob ih lv  on account of natural and 
’-’vorahle conditions such as shcwt 
rkirts and villiaps. W e have hereto

fore had some hopes of Fred  Hanifin 
and have been waiting for him to 
grow up. He did promise to keep the 
weeds out of our corn and borrowed 
cur lawn mower to do it with. He 

neglected to perform that 
job, but what is more exasperating, he 
hasn’t brought our lawn mower back. 
a o w , owing to his associations, we 
teel that it is our moral duty to cm 
his acquaintance and try and chum 
up with the Chronic Kicker, if he does 
not raise too many objections, and we 
will not ho'd any grudge if he turns 
11s down when he learns of our recent 
social standing.

C. E. Beck, of Ashley, is slowly re
covering from an operation for ap
pendicitis. He has been in a hospital 
tor several weeks and although Mrs. 
Beck has run the store in a most 
satisfactory manner during Mr. Beck's 
illness, we hope for a speedv return 
of the old man himself to his place 
of business. Mr. Beck conducts one 
ot the largest and best  general stores 
in the interior of the State.

Mrs. A. E. Rutherford, landladv of 
the Hotel Sheridan, at Sheridan, is 
recovering from a severe attack of 
pneumonia. W e are a'l glad to see 
ma again. Fact is. that tavern is not 
r «n nearly as well without her splen
did assistance and management,  to 
say nothing of the pleasure of wel
coming her hack to an entire recoverv 
of her usual health.

The Owosso U. C. T. picnic was 
held the first Saturday in September 
at McCurdy Park  and was a success 
in every detail. The culinary obse
quies were conducted by Mrs. Harry  
Northway, who caused to be erected 
a self serve cafeteria, where food and 
pickles were dispensed by Mesdames 
McDonald. Hanifin. Vandvn. Rev- 
nolds and other able assistants. Sen
ior Counselor Glen Revnolds ran the 
coffee pump to the entire satisfaction 
of the th irs ty  mob. J. D. Rovce acted 
in the capacity of general chief of the 
peace conference and did his best to 
keep those (who seemed to be in the 
majority) who were not so well 
brought up as the remaining few such 
as yours truly and others whose na 
tive modesty cropped out sufficiently 
that they needed no hand of the law 
to prevent them from visiting the 
cafeteria more than six or eight times 

p’J'Ptv plates for replenishment.
1 red Vandyn and Fred Hanifin were 
conspicuous most of the dav Fred 
Han,fin carried an air of importance, 
while Fred Yandyn carried water  and 
benches at the instigation of Mrs. Van
dyn and. in fact, most all the other 
ladies present.  Fred Hanifin wanted 
to sing Y\ ay Down in Old Indiana ”
< apt. Rovce. who was master of cere
monies told him that  was where he’d 
sing it—if he sang it all all. Fred 
Vandyn who travels for W oodward 
l>ros. jobbers and undertakers’ sup
plies. was allowed to recite “ I ’ve 3 
( ,nsket at Hom e.” After a few hours 
;»r sports and games and quoit pitch
ing. all present drove to Owosso Citv 
proper and attended a moving picture 
show at the Strand.

Honest  Groceryman.
Recreation, for those who have 

been held closely to business for a 
long time is like the turning up of 
hard soil by the plow, letting in the 
sunlight and stirring up the chemical 
forces that have been sleeping during 
the winter. Slumbering germs start  
w-hen they feel the warm sun. the gen
tle rain, and the tonic of the dew. 
There is rejuvenation and growth in 
recreation in the country. I t  loosens 
up the hard soil of prejudice—mental 
ruts and refreshes and invigorates 
the germs of character.

The House of Service

ranks high among the world's large distrib
utors of groceries. This is due not to any 
natural monopoly, fcr throughout its his
tory the house has had many and aggres
sive competitors. It is the natural result of 
a just policy, competent organization and 
operative efficiency.

This magnitude spells opportunity. It makes 
possible our enormous stocks, comprising three 
of the largest and most diversified lines of 
groceries in America, and our corps of expert 
department buyers, who comb the world's 
markets for all that is new and best in food 
products.

It justifies an increase in our floor space, 
including the installation of every modern aid 
to speedy and efficient operation.

It warrants the highly specialized depart
ment managers, each an expert in his line; it 
holds the loyal and efficient force of our co
workers throughout the house.

Magnitude does spell opportunity, and that 
opportunity, as we read it, is service.

It is this service, as expressed in a just pol
icy, competent organization and operative 
efficiency, that has won for the house the re
spect of the manufacturers from whom we buy, 
the dealers we are privileged to sell, our trav
eling representatives and our co-workers in 
every branch of the grocery business.

Many of cur customers feel that they get 
profitable merchandising ideas from their visits 
to our house. We extend a most cordial in
vitation to all connected with the trade to 
avail themselves of our facilities.

If you never can get the o ther  fel
low’s point of view on any subject, 
you are going to suffer defeat for the 
same reason Germany did.

W o r d e n  Q r o c e r  C o m p a n y  

GRAND RAPIDS-KALAMAZOO—LANSING 

THE PROMPT SHIPPERS

T I :
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Reduces Costs and Prices B y Selling  
Before Buying.

R. J. Hillier, a clothing merchant 
of Lodi, Wis., recently conducted a 
novel sale of working pants. He sold 
the pants before he bought them.

It  is pa r t  of Hillier’s creed to study 
the needs, likes and dislikes of his 
community. He declares tha t  by mix
ing socially with his fellow townsmen 
he can size these things up far more 
quickly than he can in his store. I t  
is also part  of his business creed to 
try  out anything that looks good to 
him in the knowledge of his market,  
and not wait for a competitor to test 
it.

So when Hillier heard of a style 
of working pants a certain manufac
tu rer  was putting  out at a price which 
compared favorably with overalls, he 
procured samples of the cloth from 
the manufacturer. He figured he 
could sell these pants at $3 a pair, but 
he wanted to s ta rt  the line off with 
a rush, which meant offering a little 
extra inducement. He  went about it 
this way:

He sent out a circular letter con
taining a small sample of the cloth, 
offering the pants at $2.79 a pair, for 
a limited period, explaining, although 
the regular price would be $3 as soon 
as his stock arrived, that he had not 
a t  that  time any funds invested in 
the line, and so was in position to 
make the special offer.

Orders  and the money came in for 
four dozen pairs. Then, and not un
til then, he placed his order,  asking 
the m anufacturer  for six dozen. A

supplementary announcement inform
ed first purchasers tha t  they might 
double their orders if they so desired, 
and in this m anner another dozen 
were sold.

Hillier thus go t  orders for five doz
en, cash in hand, before he received 
the shipment of six dozen, and he 
declares that  the stock-turn on the 
line has been exceptionally rapid ever 
since.

Lodi is the center of a farming 
community, and Hillier relies very 
largely on his mailing list to “ increase 
the w an ts” of his community. Each 
month, at least, an envelop goes out 
to every farm within a radius of ten 
miles, containing folders, pamphlets 
and o ther advertis ing m at te r  which 
he obtains from manufacturers. Often 
a store letter accompanies this.

I t ’s easy enough to sell a com m un
ity what it knows it wants these days, 
says Hillier, but real profits depend 
upon making use of every help the 
manufacturer  is willing to give, in o r 
der to make the public realize that it 
wants much more than it thought  it 
did.

ou don’t know how much you 
did for me when you put a star on the 
church service flag for me,” said a 
Red Cross nurse to her friends and 
neighbors; “and the sweaters and 
socks you knit came very handy last 
winter in the hospitals in France when 
we had only one stove where three 
were needed.”

Many a man seems dead to the 
world when he is buried in thought.

V SWEATERS
T h e  V assar  label on a  sw ea ter  is 
a gu aran tee  to the purchaser that 
m a t e r i a l ,  sty le  and w orkm anship  
h a v e  been com bined to afford the  
u tm ost in value.

T h e V a ssa r  line em braces sw ea ters  
for the b oys and girls, b ig brother 
and sister, and father and m other.

—If you do not carry the 
Vassar line, call on us when 
in Detroit, or write us.

V i c t o r -  V a s s a r K n i t t i n g  M i l l s
4 8 - 5 0  J e f f e r s o n  A v e n u e ,  D e t r o i t ,  M i c h i g a n

A n oth er O pen L etter
Regarding Present Con

ditions of the Market
Having just returned from N ew  York and Chicago, I thought 

that you would appreciate having a clear statement as to what the 
condition of the market is at the present time.

For the last two months the market has been quiet, but prices 
held firm. However, in the last week there has been a distinct 
upward tendency, due to the follow ing reasons:

Last year we had a market of high prices, caused by the fact 
that a large part of the normal domestic production was engaged in 
war work. W hen the Armistice was signed everyone expected lower 
prices, with the result that even with hardly any demand and small 
production there was a distinct slump in prices. Then, on account 
of a large foreign demand and a large increased domestic demand, 
caused by prosperous conditions, needs of returning soldiers, etc., 
prices increased quite rapidly. Even with the m ost extreme efforts 
and all of the loom s engaged on domestic production, the produc
tion has never caught up with the demand, with the result that 
while the demand is still large, the production is not sufficient to 
equal it and stabilize prices. In looking the market over I was 
astounded at the number of strikes and conditions in the manufac
turing trade generally. No matter how hard they try, the m ills can 
not seem  to get anything like a normal production and it is generally 
conceded that from 60 to 75 per cent, of normal production is about 
the limit at the present tim e .. As has often been said lately, what 
we need more than anything else is a big production, in order to 
stabilize prices, but we are not getting it.

The primary markets are bare of merchandise and the manu
facturers and cutters are unable to secure merchandise, with the 
result that the furnishings and ready-to-wear trade are in a terrible 
state. It is alm ost impossible to buy merchandise, but even when 
bought, the cutters are unable to make deliveries because they do 
not seem  to be able to get their help to turn out anything like a 
normal production.

Knowing that it is the constant endeavor of every good dry 
goods merchant to keep in touch with the market, I thought you  
would appreciate having this statement at this time. Due to these 
conditions, there does not seem  to be any possibility of a slump for 
some time to come, unless the high prices would reach such a point 
as to kill the demand.

W E  A R E GLAD TO SAY T H A T  W E  ARE IN  AS GOOD  
P O SIT IO N  AS AN Y, A N D  B E T T E R  T H A N  M OST TO F IL L  
Y O U R  O RDER S IN  T H E  W AY YO U W A N T  THEM .

C I T Y  D A Y
Don't forget that EVER Y W E D N E SD A Y  is CITY DAY, when 

you will find REA L BARGAINS in EVER Y D EPA R TM EN T. 
Our plans are nearly complete for a B L A N K E T  CITY DAY. Watch 
for our announcement. W e have also made several extremely good 
purchases for other SPEC IA L CITY DAYS, of which you will 
receive announcements from time to time.

S E R V I C E
W e are constantly trying to better our service and help you 

conduct your business in a successful and profitable way. Any time 
that we can be of assistance, please feel at liberty to call on us.

Yours truly,
C. J. FARLEY ,

General Manager.

Grand Rapids Dry Goods Go.
Grand Rapids, Mich.

Distributors o f

Nationally Known Lines of Standardized Quality Dry 
Goods at Prices That Will Stand Any Com

parison, Intrinsic Worth Considered.

Exclusively Wholesale No Retail Connections
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B U SIN E SS CHANGES.

Mercantile and Manufacturing Shifts 
of Ownership.

Moorland—J. E. Johnson  succeeds 
Mrs. R. M. Knowles in general trade.

Greenville—Ed Perks has engaged 
in the meat business on Lafayette 
street.

Charlevoix—Mrs. J. T. Oldham has 
sold her grocery stock to Miss Jennie 
Parish.

Lansing—Stephen Gauss is erecting 
a plant for his wholesale bakery busi
ness, on Clark street.

Alma— Plans are under way for re
modeling the W right  House ana 
building a large addition to it.

Lansing—The Lansing Savings & 
Loan Association has increased its 
capital stock from $1,000,000 to $2.- 
000,000.

Chvosso—The Owosso Decorating 
Co. has engaged in business on W es t  
Exchange street, making a specialty 
of paints, wall paper, etc.

Marion—A new jewelry store is to 
be opened here by J. F. McDonald, 
of Deckerville. It will be the only 
business of its kind there.

Prattville—Clyde Martin has sold 
his store building and stock of gen
eral merchandise to Denver Town, 
who has taken possession.

Leroy—Alfred Johnson is building 
a new store and expects to conduct 
a general hardware  store in connec
tion with his lumber yard.

How ard  City—A. W. Crittenden 
has sold his grocery stock to David 
L. Kelley, formerly engaged in the 
same line of business at Lyons.

Bridgeport— Frank  Tadish has sold 
his stock of groceries, meats and 
shoes to C. E. A1geo. recently of 
Birch Run, who has taken possession.

Lowell—Arthur  J. Cox has sold his 
interest in the Cox Grocery Co. to 
his partner, Mark E. Kuhn, who will 
continue the business under the same 
style.

Grand Haven—The Grand Haven 
Merchandise Co. has been incorporat
ed to  conduct a general co-operative 
business, with an authorized capital 
stock of $10.000.

M ontgom ery — The Co-Operative 
Association of Montgomery has taken 
over the grain elevator at Ray. Ind., 
and will continue the business as one 
of its chain of elevators.

Eaton Rapids—John R. Eldred is 
erecting a modern brick business 
block which he will occupv with his 
stock of groceries and meat market,  
as soon as it is comp’eted.

Republic—The Republic Finnish
Co-Operative Store has been in
corporated with an authorized capital 
stock of $11.000. all of which has beer, 
subscribed and paid in in cash.

Iron  River—Je r ry  Thibert.  former
ly of Diorite. has formed a copart
nership with Edward \  itala and open
ed a general store and meat market,  
under the style of Thibert  & Vitala.

Detroit—The Bluelight Electrical 
Appliance Co. has been organized to 
conduct a retail business in vacuum 
cleaners and all electrical household 
appliances, with an authorized capital 
stock of $10.000. all of which has been 
subscribed and paid in. $632 in cash 
and .$9,368 in property.

Evart—Opper Bros., recently of 
Howard City, have purchased the 
City and Chase bakeries and con
solidated them. The business will be 
continued under the style of Opper 
Bros.

Eaton Rapids—James H. Parks has 
sold a half interest in his stock of 
dry goods to his son, Charles H. 
Parks and the business will be con
tinued under the style of James H. 
Parks & Son.

Detroit—The Ideal Sales Co. has 
been organized to buy and sell motor 
'  ehicles and accessories, with an au
thorized capital stock of $5,000, all of 
which has been subscribed and $4,000 
paid in in cash.

Coopersville—The Coopersville Co- 
Operative Elevator Co. has been in
corporated with an authorized capital 
stock of $30,000, of which amount 
$2,350 has been subscribed and $450 
paid in in cash.

Lansing Max Moore. formerly 
pharmacist  for Hedges & Gibson, will 
engage in the drug business tinder his 
own name, about Xov. 1, in the Rouse 
block at the corner of Washington 
and I- ranklin avenues.

Detroit  The Asme Electric Co. 
has been organized to deal in electric 
fixtures and accessories, with an au
thorized capital stock of $1.000, of 
which amount $600 has been subscrib
ed and paid in in cash.

Port  Huron—The Hawley Decorat
ing Co. has been organized to deal in 
paints, wall paper, etc., with an au
thorized capital stock of $5.000. of 
which amount $3,000 has been sub
scribed and $1.800 paid in in cash.

Muskegon—The Towner Hardware 
Co. has remodeled the second story 
of its store building and is occupying 
it with a complete stock of china and 
glassware. J. J. Berg, representing 
1 itkins & Brooks. Chicago, furnished 
the stock.

Flint The People’s Cb-Operative 
Association has been incorporated to 
conduct a wholesale and retail gen
eral merchandise business, with an 
authorized capita! stock kof $20.000. 
?so° of whi:cli has been subscribed and 
paid in in cash.

Detroit—The Guntrup-Perrv G  ■. 
has been incorporated to deal in flour, 
feed. lard, cooking and salad oils. etc., 
with an authorized capital stock of 
Sio.OOO. o f which amount $40 000 has 
been subscribed. $5.500 paid in in cash 
and $24.500 in property.

Alma—M. McIntosh and G. W. 
H nk have formed a copartnership 
and purchased the R. F. Willett gro
cery stock at 205 W est  Superior 
street and will continue the business 
at the same location under the style 
of the Arcadia Cash Grocerv.

Manufacturing Matters.
Eaton Rapids—'Horner Bros, are 

building a large addition to their 
woolen mills.

Detroit—The Nelson Motor Car Co. 
has increased its capital stock from 
$400,000 10 $2,000.000.

Muskegon—The Standard Autom o
tive Parts Co. has been incorporated 
with an authorized capital stock of 
$100.000. of which amount $50.000 has 
been subscribed and $20.000 paid in 
in property.

Morrice—The Morrice Creamery 
Co. is remodeling its plant and in
stalling a new churn and boiler.

Muskegon—The Muskegon W ash 
ing Machine Co. is erecting a modern 
plant which it expects to occupy 
about Dec. 1.

St. Johns—The Industrial Foundry  
Co. has increased its capital stocks 
and will enlarge its plant, thereby 
increasing its capacity.

St. Louis—The Bolls trom Motors 
Co. has started work oil its new plant 
and expects to be manufacturing its 
four wheel drive truck by Dec. 1.

Dowagiac—The Rudy Furnace Co. 
is building a large addition to its plant 
as well as a large storage building 
for raw material and finished stock.

Lansing—The Lansing Silo Co. has 
purchased a site in the North  of the 
city and will build a modern plant, 
warehouse, office building and storage 
house.

Lansing—\ \  . H. Van Sice has pur
chased the wood-working plant and 
business of M. W ood & Co., South 
Lansing street, taking immediate pos
session.

Royal Oak—The Frem ont Creamery 
t  o. has been incorporated with an 
authorized capital stock of $20.000, 
of which has been subscribed and 
$5,000 paid in in cash.

Detroit—The Motor Car Pattern 
Co. has been incorporated with an 
authorized capital stock of $2.000, of 
which amount $1.000 has been sub
scribed and paid in in cash.

Vicksburg—The Vicksburg Wood- 
enware Manufacturing Co. has been 
organized with a capitalization of 
$50.000 for the purpose of manufac
turing  ladders, furniture and other 
wood specialties.

Flint—The Cook-Barnes Motor Co. 
has been organized to conduct a 
wholesale and retail business in m o
tor vehicles and accessories, with an 
authorized capita! stock of $50 000, of 
which amount $40.000 has been sub
scribed and $20.000 paid in in cash.

Jackson—The Fireproof Shoe Co. 
has been organized to manufacture 
and sell at wholesale and retail, as
bestos fire proof shoes', mittens,  gloves, 
etc., with an authorized capital stock 
of $60.000. of which amount $40.000 
has been subscribed and paid in. 
$1.000 in cash and $39.000 in property.

Detroit—The Gilmore Motor Co. 
has merged its marine motor m anu
facturing business into a stock com
pany under the style of the Gilmore 
Marine Motor Corporation with an 
authorized capital stock of $25.000. of 
which amount $13.700 has been sub
scribed. $2.100 paid in in cash and 
$8.500 in property.

Lansing—The Davis Ice Cream Co. 
has reorganized under the style of 
the Michigan Ice Cream Co. and 
purchased all of the property of the 
Arbeiter Society on North Grand 
avenue and will remodel the building 
to suit its needs. Aside from its ice 
cream manufacturing business it will 
handle at wholesale, everything per
taining to the ice cream and soda 
water business.

Detroit—Julius A. Englander & 
Son have merged their hat and cap 
manufacturing business into a stock 
company under the style of T. A. E n g 

lander & Son, Inc., with an authorized 
capital stock of $40,000, all of w hich  
has been subscribed and paid in, $5,- 
000 in cash and $35,000 in property. 
The company w ill conduct a retail 
millinery store in connection with its 
manufacturing business.

Twenty Cent Sugar Predicted By 
Senator New.

President Wilson personally is re 
sponsible for the present shortage 
and high price of sugar and for a situa
tion which threatens 20 cents a pound 
sugar and not more than half a nor
mal supply within the next year. Sen
ator New ( Ind.I charged in the Sen
ate to-day.

Senator New declared that the 
President was warned of the impend
ing situation and was urged to take 
steps for extending the Sugar Equal
ization Board’s control at a time when, 
it he had acted, it would have been 
possible to prevent Europe getting 
an undue share of the Cuban crop.

Early in August Senator New de
clared the sugar crisis was called to 
the President’s attention. At that  
time it was still possible to secure 
control of this year’s crop of domestic 
beet sugar and the 1920 crop of Cuban 
cane sugar. Linder proper control 
equitable distribution could have been 
secured and the operations of specu
lators prevented from hoisting price-, 
he said.

But the President failed to act, and 
now. Senator New pointed out, the 
Equalization Board finds that in; 
mediate rationing of sugar is neces
sary. Prices must be fixed by Gov
ernment authority. Refiners are un 
willing to make contracts for future 
deliveries, and the uncertainties of 
the situation already have brought 
the country in sight of sugar at 18 
cents wholesale and 20 cents retail.

Late Proceedings In Bankruptcy 
Cases.

G rand R apids, Sept. 30—In  th e  m a tte r  
nf P e te r  Pornbos. b an k ru p t. G rand  R ap 
ids. an  offer h as  been received  from  
A nthony  H oebeke. of G rand H aven , of 
$2.500 fo r all of th e  a sse ts  of th is  e s ta te , 
as  se t o u t in th e  in v en to ry  and  a p - 
ap p ra isa l. ex cep ting  a s s e ts  h e re a f te r  to 
be set a n a r t  a s  exem pt to  th e  b an k ru p t 
H e a r  ng on such offer, w ill be held Oct 
9 a t  th °  office of th e  re feree . 315 H o u se 
m an  building, G rand R apids. T he a p 
p ra isa l now on file show s th e  a sse ts  of 
th is  e s ta t°  ap p ra ised  a s  follows;
M anufac tu red  c ig a rs  ..................... $1.343.05
Goods in process of m a n u fa c tu re  sst’so
T e a f  tobacco in s tock  ................... 4,09150
F ix tu re s  ...............................................  1 525 00

T otal ...........................................  $7.357 05
Tn th e  m a tte r  of C h es te r V. Fuller, 

b an k ru p t. G rand R apids, th e  final m e e t
ing of c red ito rs  h a s  been held. The 
rep o rt of th e  tru s te e , show ing  balance 
on hand  fo r d is trib u tio n  $2S5.23. w as a p 
proved and  allow ed. T he o rd e r fo r final 
d s t r ’bu tion  w as en te red , d irec tin g  p a y 
m ent of a d m in is tra tio n  expenses and 
final d ividend of 3 p e r cen t., w hich, to 
g e th e r  w ith  first d ividend of 5 p e r  cent 
m akes to ta l am o u n t of d iv idends pa id  in 
th is  e s ta te , equal 8 p e r  cen t.

Tn th e  m a tte r  of A rli°  p .  D agley. 
hnn k ru p t. Ionia, it ap p ea rin g  from  final 
re p o rt of tru s te e  th a t  th e re  w ere  pot 
sufficient a sse ts  in th is  e s ta te  to  pay  th e  
ad m in is tra tio n  expenses in full, n o 'f in a l  
m ee tm g  of c red ito rs  w as called  and  no 
dividend declared . T h “ o rd e r fo r d is 
trib u tio n  w as en te red  fo r p a r t  paym en t 
of ad m in is tra tio n  expenses.

In th e  m a tte r  of Colby G ear Co., b a n k 
ru p t. G rand  R apids, th e  final m ee tin g  of 
c red ito rs  h as  been held. T he rep o rt of 
tru s te e  w as accep ted  and  allow ed. C er
ta in  w o rth less  acco u n ts  receivab le  w ere 
abandoned  by th e  tru s te e . O rder d ire c t
ing p aym en t of ad m in is tra tio n  expenses 
and final d iv idend of 2 4 p e r cent, to  
c red ito rs .

The average man would ra ther 
mind the baby occasionally than mind 
his wife semi-occasionally.
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Review of the Produce Market.
Apples—W olf River, $2.50; Maiden 

Blush, $2.25; Strawberry,  $2.50; Fall 
Pippins, $2; Kings, $2.50; Northern 
Spy, $3.

Bananas—$8 per 100 lbs.
Beets—$1 per bu.
Butter—T he market is firm at an 

advance of about 6c per lb. over last 
week, with a good demand for export.  
The  make is about the same as a year 
ago. The average quality arriving is 
very good and the future price de
pends considerably on the export 
trade. Local dealers hold fancy cream- 
eary at 61c in tubs and 63c in prints. 
Jobbers  pay 50c for No. 1 dairy in 
jars and 40c for packing stock.

Cabbage—$1.25 per bu. or $3.75 per 
bbl.

Carrots—$1.10 per bu.
Celery—35c per bunch; jumbo, 50c.
Cocoanuts—$1.40 per doz. or $10.50 

per sack of 100.
Cranberries—Early Black Cape Cod. 

$10.50 per bbl. and $5.75 per l/ 2 bbl.
Cucumbers—75c per doz. for No. 1 

and 50c for No. 2.
Eggs— Eggs are firm at about 3c 

per dozen advance over a week ago, 
with a good consumptive demand. 
The  receipts are falling off to a con
siderable extent and the arrivals are 
showing good quality for the season. 
Tf we do have any change it is likely 
to be another slight advance. Local 
jobbers are paying 50c for candled, 
fresh, loss off. including cases.

E g g  P lan t—$1.50 per doz.
Garlic—60c per lb.
Grapes—California Malagas and 

Tokays, $3 per case; Concords and 
W ordens.  $3.25 per doz. for 4 lb. bas
kets: 32c per 7 lb. basket;  bulk. $2.25 
per bu., $1.15 per y2 bu.

Green Corn—30c per doz.
Green Onions—20c per doz.
H oney  Dew Melons—$3 per crate 

for either 6 or 8.
Lemons—California. $8.50 for 360s 

and $9 for 300s.
Lettuce— Head, $2 per bu . ; g a r 

den grown leaf $1 per bu.; ho t  house 
leaf. 12c per lb.

Onions — California Australian 
Brown. $4.50 per 100 lb. sack: Cali
fornia W hite ,  $4.50 ditto;  Spanish 
$2.75 per crate for either 50s or 72s; 
home grown, $2.75 per bu.

O ranges—L ate  Valencias, $6@6.50; 
Sunkist Valencias. $6.25@6.75.

Osage Melons—$2 per bu.
Peppers—Red, 35c per doz.; Green, 

$1.50 per bu.
Pears— California Bartletts.  $5 per 

box; Clapp’s Favorite. $3 per b u . : 
Bartlett .  $3.50 per bu.; Flemish 
Beauty, $3; Keefers, $2.25.

Pieplant—5c per pound.
Pickling Stock—Cukes, 20c per 100

or $3 per bu.; little white onions, $2 
per 20 lb. box.

Plums—$3 per box for California, 
Home grown stock has been all m ar
keted.

Po ta toes—Hom e grown, $1.5G@1.75 
per bu .; Jersey  Giants, $4.50 per 150 
lb. sa ck ; Baking from Idaho, $4.25 per 
box.

Quinces—$5.50 per bu. for home 
grown.

Radishes—Home grown, 10c per 
doz. bunches.

Squash—$2.50 per 100 lb. for H u b 
bard.

S tring Beans—$1.75 per bu.
Sweet Po ta toes—$1.75 per hamper 

or $4.50 per bbl. for Virginia.
T om atoes— Hom e grown, 75c per 

I/2 bu. basket;  $1.25 per bu.: Green. 
$1.15 per bu.

W ate r  Melons—40@50c apiece for 
home grown.

W ax  Beans— Hom e grown com
mand $1.75 per bu.

The Grocery Market.
‘ Sugar—There  is no change in the 

situation. The scarcity continues and 
the outlook is very firm. As stated 
last week, sugar bought on to-day's 
m arke t  would probably show a nice 
profit if it could be kept until  after 
the first of the year. Consumptive 
demand for sugar continues in excess 
of the supply.

Tea— Perhaps a tritle more active. 
Prices remain unchanged, everything 
being steady to firm. I t  seems likely 
tha t  the tea bought a t  to-day's market 
will be almost sure to be good prop
erty.

Coffee—The demand has been very 
dull during the week, owing to the 
persistent weakness. Prices on Rio 
and Santos grades show no particular 
change for the week, certainly no ad 
vance. Mild coffees are also about 
unchanged. The entire market is in 
a very uncertain and speculative con
dition and it is a good situation to 
let alone, outside of immediate wants.

Canned Vegetables—The market 
for tomatoes is not particularly  firm, 
a lthough there has been no improve
ment in the crop and pack prospects.  
California tomatoes are, to a certain 
extent, a factor, being quoted at $1.75 
for No. 2 t j ,  which is a small can, in 
a large way. Easte rn  tomatoes show 
no change, the market being about as 
it was a week ago. Corn and peas 
show no particular change. The  m ar
ket is steady to firm and the business 
done small.

Canned Fruit—Canned fruits are 
somewhat unsteady, with a little 
weakness developing in new pack 
goods. Most of the trade seem to be 
expecting a decline. Small Eas tern

staple canned goods unchanged and 
quiet.

Canned Fish—Red salmon on the 
spot is very scanty. New pack red is 
offered at $3.35 Coast (some of it 
due here this week), which would 
make the cost  about $3.53, which is 
below the present spot market.  New 
pink is offered at the opening price. 
Coast. New chum is sold in carlots 
at $1.75 Coast. 35c below the opening.

Dried Fruits—Export  buyers of 
raisins have in some cases unloaded 
their purchases at the opening price, 
which is a concession. Prunes are 
still being traded in from second 
hands at a premium over the opening, 
especially for large sizes. There  is 
some talk, however, of weakness com
ing in prunes due to export buyers 
unloading prunes also.

Cheese—The market is firm at 
prices ranging about the same as a 
week ago, with the exception of an 
advance of lc  per pound on some 
styles. The  average quality is good 
and the market is in a healthy con 
dition. If  we do have any change it 
is likely to be a slight advance.

Corn Syrup—Demand is s trong and 
prices unchanged. Some large p ro 
ducers are sold up some distance 
ahead.

Molasses— Demand is very active, 
supplies short  and prices firm.

Sugar Syrups—The market is a 
trifle easier owing to slackened d e 
mand. Quotations are unchanged.

Provisions — Every th ing  in the 
smoked meat line remains dull at un 
changed prices. Pure  lard shows a 
decline of about lc  and lard substi
tute shows a slight decline over last 
week. W e  are not likely to experi
ence much of a change during the 
coming week. Barreled pork is steady 
at a slight decline. Canned meats are 
unchanged. Drief beef is unchanged 
and scarce.

Salt Fish—The market shows no 
important changes. Salt mackerel of 
American pack is very scanty, owing 
to the recent fishing strike, and there 
is no sign tha t  foreign supplies com
ing in will furnish much relief. Smok
ed salmon is dull. Foreign herring 
are moving fairly well.

N ot Jews Alone.
“I t ’s those blamed Jews,” said a 

bystander in my hearing the other 
day, after somebody had arraigned 
the profiteers (whoever they are) for 
inflating food prices. I said to him 
what I say again now: it is not “blam
ed Jew s” any more than it is blamed 
Gentiles. My observation is that  the 
man who sees a chance to grab an 
extra profit is grabbing it. and I have 
seen no greater  keenness in Jewish 
than in Gentile eyes. Greed. I find, 
knows neither race nor  color. All of 
us have it, and we ought to have it, 
within certain limits. Unfortunate ly 
some of us have it without either the 
limitation of conscience or decency.

Fran k  Stowell.

There  is often a good excuse for 
kicking, but there is never any ex
cuse for whining.

If a man tells a woman she is beau
tiful she will overlook m ost  of his 
o ther lies.

General Conditions In W heat and 
Flour.

W ritte n  for th e  T radesm an .
Prospects are for a materially de

creased acreage in the winter wheat 
crop for the 1920 harvest, in fact, 
the Department of Agriculture recom
mends the acreage be reduced to the 
five-year pre-war average of around 
forty-two million acres.

I t  will not be surprising if the 
acreage should run considerably -un
der this year’s as the Government 
guaranteed price to the farmer ceases 
to exist after the first of June, 1920. 
In o ther words, there is no price guar
antee on next year’s crop.

The Southwestern crop acreage has 
been materially reduced on account of 
lack of rainfall during the late summer 
months. In almost every section 
down there the ground has been very 
dry and hard so that plowing has been 
difficult and in many sections utterly 
impossible.

In the Central States this condition 
has not prevailed. A reasonably good 
acreage of ground has already been 
sown and the rains of the past ten 
days have been of great profit to the 
crop. Germination has been excellent 
and the wheat  is showing up very 
well indeed, but, of course, it is im
possible to tell anything about what 
next year's  harvest will br ing  at the 
present time. The growing crop of 
winter wheat deteriorates a great  deal 
sometimes during the winter months.

The United States Grain Corpora
tion gives the following figures cov
ering flour production for the week 
ending the 5th  of September:

Flour production last week was 2,- 
976.000 barrels, against  2,400.000 the 
previous week and 2.674,000 barrels 
for the same week a year ago. so 
that it would seem flour production 
is greater  this year than last year, 
is running heavier. This is due in 
a measure, of course, to the fact that  
substi tutes are not required to be 
purchased with wheat flour as was 
the case a year ago and there is a 
better demand for it.

However, the retail trade have re 
ported right along the consumer de
mand this fall has not been as great 
as is generally the case, the farmers 
buying in more of a hand to mouth 
fashion than formerly.

The volume of business is increas
ing somewhat, many consumers hav
ing fina’ly come to the conclusion 
that flour will not be cheaper on this 
crop and are beginning to lay in their 
fall and winter supply.

The Grain Corporation continues its 
purchases. although the amount 
bought this w-eek was not as great  as 
its previous weekly purchases this 
fall, but were of heavy enough vol
ume to offer considerable encourage
ment to the milling industry.

The  high grades, springs, blends 
and winters, have all advanced during 
the past  two weeks from twenty to 
fifty cents per barrel, part  of this 
advance being due to decline in price 
of millfeed.

There  is no indication there will be 
a radical change either way, but firm 
values are predicted and expected on 
the better  grades of flour.

Lloyd E . Smith.
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Breakdown In the Parcels Post Food  
Plan.

Every expert  who looked into the 
question of the high cost of food long 
before the war, as well as during it. 
soon put his linger on one very great 
sore spot, and that was the universal 
failure in America to develop any in
tensive and inexpensive method of 
handling foods in small parcels by 
bringing consumer and producer to
gether. In our big production and 
distribution of food, plus cold storage 
on a continental scale, we have, in
deed. beaten the earth and all crea
tion, and we have achieved the same 
results in the m atter  of colossal mail
order enterprises, while the five-and- 
ten-cent-store merchandising repre
sents a stroke of American genius 
that deserves all the re turn that its 
originators have secured.

But with all this to our credit, food 
and agricultural specialists, such as 
the late David Lubin. who knew all 
about mail-order merchandising, found 
it difficult to make the country realize 
how frightfully we had failed to meet 
the issue in the primary m atter  of 
distributing food supplies easily and 
economically, and he actually wore 
himself out in trying to get a wooden
headed department to take up a sys
tem successfully applied abroad, and 
also over here, in the matter of m er
chandise. and to link up the farmer, 
the trucker, the dairyman and the 
poultryman with the ultimate con
sumer. Mr. Lubin himself did not 
fail, save in forcing the department 
to carry out this project, for Congress 
passed his measure in his lifetime, but 
such is the inertia of bureaucracy 
in the Postoffice Department that his 
method was calmly pigeonholed, whi 'e 
various assistant Postm asters  Gen
eral went on pottering  about trying 
to develop their own truck system«, 
but to no effect.

F o r  what is the startl ing and un
answerable fact? To  begin with, in 
Philadelphia it is frankly reported 
that  out of $150,000 worth of armv 
food ordered in Philadelphia through 
the postoffices nearly a month ago 
only 40 per cent, has been delivered. 
W ashington also admits that  it has 
failed to distribute the  surplus army 
food by parcels post, and there it ?s 
also admitted, without any sense of 
humiliation apparently, that  the dis
tribution of foods through the rural 
route method has absolutely failed. 
Because, it is alleged, “of the unwill
ingness of the farmers to take a 
chance with their product and of con
sumers to advance money for the 
food they have not  seen.” But Mr. 
Lubin went into all these phases of 
the situation and had worked out a 
successful solution, acceptable to the 
farmers and to the consumers. W hy 
is his plan ignored?—Philadelphia 
Public Ledger.

More Side Lights on the Federal Tax.
Ionia. Sept. 29—I have your request 

of recent date, requesting my ideas 
in connection with the best method 
of levying and collecting the neces
sary taxes, particularly as it concerns 
the new method proposed by Con
gressman Fordney.

I heard Congressman Fordney. with 
much interest at our recent conven
tion of the Michigan Retail Dry Goods 
Association and believe his ideas

much more feasible and simple than 
the present unsatisfactory methods.

\ \  hile I have not  given the m atter  
sufficient study to say at this time 
just  what the rate  per cent, should be, 
1 am very much in favor of computing 
the tax on the total sales; in other 
words, the amount of business ac
tually transacted, the basis upon 
which the tax should be figured. I t  
would be more simple, more easily 
figured, and a thousand times more 
satisfactory than the present system, 
which requires a lmost an expert to 
figure.

You ask me to favor you with my 
ideas at some length regarding the 
proposed change. This.  I believe, un
necessary. Permit  me to say that the 
five reasons which you state. I cannot 
improve upon, only to say in conclu
sion this, that I hardly conceive of 
any change a long the line suggested 
that would not be a wonderful im
provement over the present unsatis
factory method. Fred Cutler,

Manager Quality Store.

Detroit,  Sept. 26—Your communi
cation under date of Sept. 20 has been 
received and contents carefully noted.

The proposed tax of 1 per cent, on 
total sales does not appeal to us as 
Just and equitable as a well regulated 
tax on net income.

The reason that  a percentage on 
sales is not just  is because it would 
operate against  concerns which are 
doing a large volume of business on 
a small percentage of profit.

Ralph Stoepel.
President Burnham. Stoepel & Co.

Detroit, Sept. 24—W e are in receipt 
of your letter of Sept. 20 calling a tten
tion to the suggestion made by Mr. 
Fordney. Chairman of the W ays and 
Means Committee of the House, who 
proposes to eliminate the complicated 
method of levying taxes by a general 
sales tax of 1 per cent.

change of this kind surelv would 
be welcomed by business men gen- 
f ' ally because of the ease in comput- 
ing the tax from year to year and the 
possible reduction in the' amount of 
the tax. There  is one thing, however 
that occurs to us and that is. would 
the 1 per cent, tax net sufficient to 
cover the requirement? If  you have 
any data with reference to this last

point, would be very glad to hear from 
-vou- Crowley Brothers.

Senator Penrose 's  sta tement that  
there will be no tariff legislation by 
this Congress m ust leave Mr. Fo rd 
ney, chairman of the W ays and Means 
Committee of the House, and his as
sociates wondering why he did not 
say so before they had taken the 
trouble to draft  and pass no fewer 
than four tariff bills. This lack of 
team work is emphasized by Penrose’s 
scornful reference to these measures 
as “popgun tariff bills.” The Senate 
Finance Committee, he remarks,  ra th 
er loftily it must seem to House R e
publicans, is not enthusiast ic con
cerning “this kind of piece-meal leg
islation.” He even criticises the lines 
on which the bills are drafted. His 
position is sound enough, but  for a 
reason which he does not appear to 
wish to state. The foremost objec
tion to passing such bills is simply 
that it would be a waste of time, ow
ing to the fact that  they would be 
vetoed by President Wilson and could 
not be passed over the veto. But this 
was as true at the beginning of the 
session as it is now. Yet the W ays 
and Means Committee made a flourish 
about revising the tariff and also sent 
to the Senate amendments to the p res
ent Revenue law. Senator Penrose 
looks upon these with a cold eye 
“Several million dollars would be 
swept aside in a very short  time,” he 
observes. The \ \  ilson administration 
gives “no startl ing evidence of a de
sire for economy,” nevertheless,  these 
House bills must not be rushed 
through. He makes one interesting 
admission: Republican “control of
the Senate, for purposes outside of 
organization, is nominal. On tax ques
tions the Republicans could not com
mand a united majority, although 
nominally they have a majority  of 
two.”

Brubaker Ranks W ilson Ahead of 
Lincoln.

Mears, Sept. 30— W h a t ’s doing? Are 
you tu rn ing  the Tradesm an into a 
political or  just  a funny paper? First  
th ing  you know you will be printing 
salesmen's poetry. The last issue was 
screamingly funny. Gosh, but  your 
new contributor is a funny fellar. Now 
Old Timer is amusing; J im m y Golding 
is funny; H. X. Stevens is good— 
even Monroe will sometimes ge t  in 
something cute (if someone else com
poses it), but this m ost  Hon. Phil. B. 
Orton  is a scream. He cleverly places 
Y\ ilson in a class with Lincoln. Ye 
gods and little fishes! How and 
which? To be sure, both had two 
legs, also arms, but there the resem
blance stops. Yes, Old Abe did do 
his best  to t ry  to prevent a clash be- 
twix the North  and South, so they 
are alike in both keeping us out of 
war. Now. why stop a t  placing W il
son on a par with Lincoln? W hy not 
put him above Lincoln, for has not 
the present administration kept us 
out of debt? There  is one th ing  I 
cannot locate around Mears—a W il
son supporter.  Chronic Kicker.

The  abolition of liquor as a bever- 
age would soon result in a decreased 
percentage of insane persons were 
it no t  for the fact th a t  the cigarette 
habit was so generally acquired by 
nearly 2,000,000 soldiers that  the per
centage of idiots and weak minded 
persons is likely to increase rapidly 
during the next ten years. The slave 
to the cigarette habits spits, belches, 
emits foul odors, hiccoughs and gen
erally presents a  disgusting appear
ance, making life unbearable to those 
who are so unfortunate  as to be com
pelled to associate with him or to be 
inflicted with his presence. No one 
is safe in the presence of a cigarette 
smoker, because he is likely to be
come suddenly insane a t  any moment 
and the insanity frequently assumes 
the form of deadly assault.

Square dances come handy when 
there are not  enough to go around.

OUR ORGANIZATION
Frederick R. Fenton

i h í r V 'n f  ™,rntrk -y e a rs  A f* e x p 1r ie " ce in th e  Pu rc h a se and  sa le  o f h ig h  g ra d e  se cu ritie s
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is in 

of

Claud H. Corrigan
-  u : . ? - ’!*' Fies for the last ten years have been devoted to the investment business in W es t 

ern Michigan, is directing the Grand Rapids Office.

Russell J. Boyle
s l r i ^ b a n k f  e l t i S i n d  headc*uarte rs . at the Detroit Office, and is thoroughly equippeds e n e  names, estate-, and the conservative investors in Easte rn  Michigan. s o u  uyeu

A Present Staff of Nine Trained Bond Men
liny aofy!h f  a c t ieT  off icer  J P Y h T 'n  the f ecurit>' offerinTs which have passed the careful scru-
ernment municipal and h i th  e r  c° rporat lon- . W e now own over a quarter  of a million of gov- ’ un,cipal and high grade corporation bonds ne tt ing  from 4y2% to 7%.

principalS° llClt opportumty to serve Michigan investors whose primary consideration is the safety of their

Congress Bldg., Detroit

FENTON, CORRIGAN & BOYLE
IN V E ST M E N T  BAN K ER S  

941 MICH. TR UST BLDG.
Citz. 4212—Bell M. 5139 Is* Nat. Bank Bldg., Chicago
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Products that Packers Sell
Their Number Grossly Exaggerated

The Federal Trade Commission has published a list of 
some 640 articles said to be sold by the packers.

This list is ridiculously padded in order to scare people 
into the belief that the packers are getting control of the 
food supply of the nation.

For example, the list includes not only “beef sides” and 
“beef cuts,” but also over 60 other items of beef products and 
by-products.

Over 90 articles listed are not sold to the outside trade but 
are raw materials and supplies, such as brick, cement, etc., 
used by Swift & Company in carrying on its business.

Glaring duplications appear, such as “sardines” and “canned 
sardines”; “butterine” and “oleomargarine”; “dried sausages” 
and “dry sausage,” etc.

The list includes 37 kinds of sausage; 4 different kinds or 
preparations of beef tongue, etc, etc.

Sim m ered down, Swift & Com pany handles in addition to m eats and m eat 
by-products, only butter, eggs, cheese, poultry, canned goods, lard substitutes, 
and to a very sm all extent, dried and salt fish. A nd the proportion which we 
handle of the total supply of any one of these is absurdly small.

Do you w an t to be fooled by such m isleading and ridiculous sta tem ents of 
the Trade Commission? Do you w an t radical legislation based on such absurd 
evidence?

L et u s send y o u  a  “S w ift D o lla r .” 
It w ill in terest you . 

A ddress S w ift & C om pany  
U nion  Stock  Y ards, C hicago, 111.

Swift & Company, U. S. A,
/ /  THE AVERAGE DOLLAR \  

/ /  RECEIVED BY ^

^1 1 2 2 3  EfC&ÌSSIÖ
112. 96% 857,  

ToStockR aiser

O O

,/SWIFT & COMPANY
FROM THE SALE OF MEAT 

AND BY PRODUCTS 
85 CENTS IS PAID FOR THE 

LIVE A N IM A L  
12 .96  CENTS FOR LABOR 

EXPENSES AND FREIGHT 
2 .0 4  CENTS REMAINS 

W I T H
SWIFT & COMPANY

AS PROFIT
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UNCLE SAM AS A M ERCHANT.
The wild clamor which started in a 

few weeks ago, incidental to the dis
posal of L ncle Sam’s big cache of 
army supplies. is proving verv 
illuminating. When it was first 
suggested that the sudden ending cf 
the war would force the Government 
to unload its supplies, the organized 
grocery trades proposed to handle the 
whole problem for Uncle Sam at a 
nominal fee through orderly channels 
of experienced personnel and adequate 
equipment, but the offer was declined 
and an excited public clamor f stered 
by reformers and muck-rakers on the 
one side and deserving demagogues"' 
in Congress and elsewhere on the 
other,  insisted that  it must  be done- 
on the basis of “eliminating the mid
dlemen" and by new and untried 
methods.

Several weeks of these experiment
al methods have produced much en
lightenment. First  of all Uncle Sam 
lost money on much that  he sold, yet 
on little'*']!" any of it was it necessary 
for him to hire help, pay rent, or 
advertis ing bills and bear the cost of 
delivery. And yet the public did not 
display the wild clamor that  was ex
pected. save in purely local sections 
and in a small way. The Parcels Po-t  
plan has admittedly proved a failure, 
because the consumer found it “too 
much b o t h e r n o t  to mention delay, 
inconvenience of paying in advance 
and buying goods which could be 
neither inspected nor sampled. A 
very small portion of the public flock
ed to the schoolhouse-stores and those 
who did found it inconvenient to fight 
through the lines, carry their bundle- 
home and otherwise do what the gro- 
cer formerly did for them at an ab
surdly small charge. They found in 
three or four days how slight was 
the saving and how great the incon
venience.

Then came the necessity for Uncle 
Sam and the municipal reformers to 
resort  to the old-fashioned recourse 
of "peddling" and setting up regional 
bargain shops. O f  course, they were 
dressed up in fanciful names, such as 

rolling stores ’ and "armv stores." 
but essentially they are no different 
from the familiar huckster and the 
'"tire sale” nr “gigantic bankruptev 
sale."

And through it all there cropped 
out the fundamental fact that "the 
people want what they want when 
thej want it and in the long run 
will pay for it. It turned out that 
man\ a retailer found it expedient to 
get in and buy army stuff to sell 
again. T hat  expediency, properly in
terpreted. meant that he knew the 
public would ra ther let the grocer do 
their buying for them and pay him his 
profit than go to the bargain depots 
for themselves, even if thev made 
much ado about the IT. C. L. In ap
plying the rule of not selling to t rad 
ers the management of the enterprise 
was really defeating the public wishes 
more than helping them.

At the outset there were many gro
cers who felt some apprehension at 
the idea of having the great armv 
stocks dumped on the market on a 
basis of unfair competition and at 
ruinous prices, but most people real

ized that it would be at best a “seven- 
day wonder" and better tolerated 
while it lasted than magnified and dig
nified by forma! complaining. Now 
that  it is all coming out in experience 
the wisdom of the latter is being 
proven. There has been some local
ized interference with regular trade, 
but it is far less annoying than had 
been feared. If  it shall end in proving 
how fallacious are many of the pro
posed innovations championed so en
ergetically by the \ \  ilson administra
tion it will have more than justified 
itself.

Just how far these pseudo reform 
ers ought to be allowed to use public 
money to make good the losses of 
their experimentation in competition 
with tax-paying grocers is question
able. The\’ have laid the Government 
open to a charge of being guilty of 
unfair  competition. This is not a 
time of real “emergency." Despite 
the high prices for food, it is doubt
ful if anj' major part  of the public pav 
a higher percentage of their present 
day income for food than they did 
years ago: least of all a menacingly 
enough percentage to justify grabbing 
money from the public funds to help 
pay deficiencies in private purses.

If the findings and conclusions of a 
writer in Sheet Metal are correct the 
problem of apprenticeship will soon 
become serious. He  recommends laws 
that will make the exploitation of 
capable but inexperienced mechanics 
impossible and the establishment of 
'  ocational schools by which the :r 
years of probation may be greatly de
creased. Attempts have been made 
to have apprenticeship controlled 
either by the employers or by the 
unions. Both have failed. Wisconsin 
has got legislative action. There  the 
minor is obliged to spend five hours 
per week during the first two years 
ot his apprenticeship in a trade school 
provided by the State. All parties 
are safeguarded by contracts the s ign 
ing of which is considered an honor 
ra ther than a burden. I t  is plain that 
a similar scheme will become more 
and more necessary in other states. 
Machinery that represents the last 
word in technical invention is com
mon. but there is a lack of men with 
sufficient skill to make it. set it up 
and run it. I t  is becoming a question 
of the necessity of spending more 
money on vocational if not on con
tinuation schools. To them German}» 
owed her commercial prowess. This 
;s the opinion of a number of English, 
Australian and American authorities.

M hat is the second port  in the 
United States? Boston? Philadel
phia:' New Orleans? It is Puget 
Sound; or. at least, was during 191S. 
Xew \  ork, of course, led a ’l the rest 
with a total for imports and exports  
of nearly $4,000,000,000. But Puget 
Sound, with a total of almost $600.- 
000,000, was ahead of Philadelphia by 
nearly $60,000,000: of Xew Orleans 
by $70,000,000. and of Boston by $80.- 
000.000. Xo city but these had a total 
of half a billion. Detroit,  it is inter
est ing to observe, was ahead of Balti
more by $100,000,000. and Buffalo led 
Galveston by nearly $70,000,000. Xear-

ness to the Canadian border accounts 
for the large showing of the cities 
we have mentioned, and for Puget 
Sound the Oregon Voter acknowl
edges that  "everything that  goes in 
and out of Seatt le for or  from Vic
toria and Vancouver, B. C., swells 
the total of Puget Sound’s foreign 
commerce.” But that does not ex
plain the figures for last year. The  
largest items in Puget Sound’s total 
are cotton, iron and steel products, 
silk and rubber, "which during the 
war were handled between the United 
States and the Orient mainly via 
Puget Sound instead of through the 
Suez Canal as in normal times."

The disgraceful Omaha outbreak 
can hardly be called a race riot, 
f ro m  the news available it appears 
that the mob was intent on lynching 
one negro: that it went little out of 
its way to offer violence to o ther col
ored men: that it was in part  dis
persed. in part it spontaneously broke 
up. when the lynching was over. But 
it was a peculiarly lawless affair. 
That  a \ \  estern city of 200.000 at 
most, with no large negro or alien 
population, should furnish a mob ot 
many thousands which proved readv 
to kill the city's highest officials to 
reach its victims, is as shocking to 
us as were the occurrences in Chi
cago. Washington, and Knoxville. As 
in the o ther  cities, the outbreak was 
not unexpected. For  several weeks 
attacks or alleged attacks by negroes 
on white women had roused an in
creasing resentment, and keen ob
servers saw that another spark might 
cause an explosion. W hether  the 
may or and sheriff took adequate p re 
cautions or not cannot now be de
termined. It would seem that they 
did not. but were willing to fight al
most to the last to atone for their 
neglect. A death list of half a dozen, 
a property loss exceeding a million, 
is another impressive warning; will 
not the next city—if there is a next 
one—show the country how riots 
may be crushed at the outset?

Xothing will increase the purchas
ing power of money but plenty of 
goods. The man. of whatever class, 
who and everybody else. His wages 
may not suffer for the moment, but 
his slackness has this effect: that it 
means the production of less, which 
again means that there is less to buv 
and that prices rise, so that what he 
earns buys less. T here .is  no remedy 
for this process except by obeying 
the old rule—"W hatsoever thy hand 
findeth to do. do it with thy might.”
If that  rule were obeyed by all, we 
should escape from the present vi
cious circle in which each rise in 
wages is followed by an increase in 
prices and each increase in prices by 
a fresh demand for higher wages. 
We must escape from that circle or 
prepare for bankruptcy.

Ask some stranger to tell you what 
he thinks of your store, and thank 
him if he tells you a few unpleasant 
truths about it. I t  is about time you 
knew it to be a fact that friends most 
times prove our worst business en
emies by giving praise when a good 
hard jolt is what is needed.

STA RVA TIO N W AGES.
The anarchistic  clique which is con

ducting the steel strike insist the em
ployes of the U. S. Steel Co. work 
for “starvation wages.” Let us see 
how truthful these union trouble mak
ers are:

The average daily earnings of sheet 
roller, for eight-hour day: Heaters, 
$21.13; roughers, $11.92; catchers,  
$11.92; pourers.  $12.84: vesselmen. 
$14.65; engineers and manipulators,  
$12.30.

The average daily wages of men 
working twelve-hour turns is as fol
lows: Blooming mill heaters. $17.9.?: 
skelp mill heaters, $18.18; skelp mill 
rollers. $21.73; lap welders, $16.03: 
blowers, $17.36; bottom makers. 
$12.91; regulators, $13.52.

Semi-skilled labor averages better 
than $6 a day, while common labor is 
paid from $125 to $140 a month.

Some of the skilled men in certa ’n 
departments, average more than $30 
per day. or better than $750 per 
month, or $9,000 per vear.

hitzpatr ick says the steel wrorkers 
have more than $30,000,000 in savings 
on which they can live for some time. 
T hat  is pre tty  good evidence that  the 
men have been doing pretty  well in 
the m atter  of wages.

W here,  outside of the United States, 
could any body of steel workers lay 
claim to having saved $30,000,000 since 
the war began?

The strike leaders are now suggest
ing arbitration o f  the demands which 
they sought to impose by a strike. 
I t  is a confession of failure, of course. 
Arbitration is a procedure betwreen 
friends on the opposite sides of a m at
ter  of business, to be settled amicably. 
Moral issues are not  arbitrable. There 
Judge Gary takes an impregnable 
position. And the issue between the 
Steel Corporation and Fitzpatrick and 
Fos ter  is not one of morality merely, 
it is one of public safety, of the very 
structure  of society. These men have 
no call or title to represent the steel 
workers,  to o rder them to go out on 
strike. They  did not  represent the 
men. F itzpatrick’s testimony at 
W ash ing ton  completely exposed the 
hollowness of his pretensions.  He 
is not a steel worker and never was. 
and he admitted that  less than one- 
fifth of the men were members of the 
unions he pretends to represent. In 
demanding a conference with Tudge 
Gary he had insisted tha t  he spoke 
for a great mass of the employes. But 
it is not merely the unrepresentative 
character  of the organizers of this 
strike that  condemns them and their 
work. I t  is their openly professed 
aims. Both of them are on record as 
advocating the socialization of indus
try. Fos te r  had advocated the aboli
tion of the wage system and the 
forcible seizure of the plants by the 
men. They  are both radicals and an
archists. T heir  aims are revolution
ary. Any interference whatever from 
W ashing ton  to avert  the certain fail
ure of this strike, any action such as 
was suggested by Senator Kenyon for 
the appointment of a board of arbi
trat ion, would receive general public 
condemnation. T here  is no compro
mise with revolution; either it must 
be surrendered to o r  it m ust be re
sisted.
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W hy Money Is Always Mentioned 
First.

Grandville, Sept. 30—Capital is ab
solutely necessary to all productive- 
ness.

Abolish incentive for gain and you 
knock the underpinning out from un 
der every business enterprise in the 
world.

\ \  ith a blindness that seems almost 
like fatalism the union iaborites of the 
United States are taking issue with 
the hand that feeds them, are strik
ing a blow at the very life blood of 
every labor organization in the land 
and also making life for the non
union worker unbearable.

It is to be hoped that the t w o -  
capital and labor—have at last locked 
horns tor a tinal contest.  It seems 
that  the men who organize unions 
and lead them are never satisfied and 
always choose to antagonize that cap
ital without which the laboring man 
would cut a sorry figure trving to live 
in this world.

A poor mechanic, who is an in
ventor. must needs see his invention, 
which mayhap is to prove of inestim
able benefit to some public welfare 
work, go dead on his hands for want 
of the money to push the invented 
article into notice. It "takes money 
to make the mare go.” Labor without 
the aid of capital is a forlorn object 
indeed. The greatest  blessing to m an
kind is the fact that capital exists in 
plenty to back up all nevvlv patented 
articles of real w o r th ; to build fac
tories. to manufacture a thousand and 
one necessary articles of household 
convenience. There  could he no great 
works of art or architecture without 
capital behind it. Capital is money 
and labor, without money, would cut 
very little ice.

During the years in the early nine
ties. when lean and hungry '  labor 
sought, even begged, for a chance to 
earn an honest  dollar, not one among 
the laboring classes thought of de
nouncing  capital as an enemy. Ir. 
tact, money was so hard to obtain, 
many men went about seeking the 
most menial jobs which in prosperous 
day they would have disdained to 
look at. Is it not possible for such 
days to come again? Is it worth while 
tor the a rrogant  overlords of union
ism to seize now the chance to take 
capital by the th roa t  and squeeze the 
life out of it? By so doing will they 
not endanger the very existence of 
[ ne organization they so profess to 
love and give over the country to 
another panic than which those in the 
past  were but as a permv -.\histle 
to a mighty fog horn?

The  present rate  of disorder and 
uncertainty is fast telling on the pa-, 
tience and good nature of capital. 
There is nothing so hideous and 
trightful about the word "capital” as 
some bullying labor leader would trv 
to make us believe. I t  is the sweet
est word in all our language when in
dustry lies prostrate , mills are id’e. 
waterpowers undeveloped, new lands 
left unworked, when the man with the 
full wallet annears on the scene and 
starts the ball rolling, hirintr men and 
teams, inaugurating new industries 
nutting forth the crlad band to puli 
•tom the mire of despondency the 
ones who have been beguing for a 
T ust t0 eaC a dav of honest  work, 
that they might come o n c e  more Into 
their own.

C apita l! ’ The most thrillin'* m o q  
heart-satisfying word in the language 
after months of drought and disorder 
■ecause of lack of opportunity  to la

bor.  ̂Labor choking out caoiial. nr>!- 
t(-eating, dragging it in the mire for 
the personal profit of the nrofessiov,', l 
agitator who thrives onlv in the mis- 
to r tuoe ,  of his kind! The small'town 
wh-^h has never been on the m->n 
until a man with money ^capit-1) 
~ome« alonsr tear? up the earth. *<»ts 
’’•"-’dreds of men to work building 
si ruetures that  are to house mTriad.«

of workmen, and by so doing starts  
the town into new life, placing it on 
the highroad to a prosperous and en
during future. Such is capital which 
Gompers,  Fitzgerald and Foster  are 
conspiring to destroy, root and branch.

W hen they succeed. Mr. Laboring 
Man. what  has been your gain? B et
ter set down right now and figure 
this out before you go too far in your 
light upon the hand that feeds you. 
Be warned in time lest things come 
to pass that may make you repent to 
your dying day your hasty and illog
ical conclusions with regard to this 
question.

Candidly, who is the workingman s 
best friend? He who gives him daiiy 
employment the year around with a 
living wage or the man who, coming 
from outside, insists on unionizing 
al’ those who have yet remained out
side a lodge and then instills eiscen- 
teni into the worker’s heart  until he 
induces him to spit on the hand that 
gives out his weekly pay envelope and 
opens up a Xation wide strike to ruin 
the business capital has been years in 
building up?

The present strike promises to be 
a long one. Of necessity, there will 
be much suffering, mainly among the 
innocent women and children _f the 
workers, who. against  the better  judg
ment of many of them, no doubt, have 
gone into this accursed union. ’ Cap
ital and labor are not antagonistic  
only as chronic agitators who ought 
to be in prison go about urging hos
tilities without regard to right and 
justice, in tact, entirelv beside good 
common sense, make them so.

Xow is as good a time as anv to 
settle this long-drawn-out controversy 
between capital and labor. It  seems 
inevitable that the contest  must  be 
fought to a finish. Through much 
suffering and tribulation must the 
workingman pass before he learns the 
lesson that it seems nothing but harsh 
disciplinary methods along can accom
plish.

M hy do we put capital before labor? 
you may ask. \ \  hy not labor and 
capital. For the good reason that  
capital—money—comes first. No m at
ter how filthy lucre may have been 
painted, nevertheless it is the lever 
*hat moves the world. W ithout  it la
bor would starve. W ithout  it the 
earth would revert back to the cave 
man days before the flood. Money is 
the invention of man and business 
depends whol'v  upon its use.

In fighting this battle against moti
ve the union Iaborites invite their own 
destruction. They are out now after 
the scalp of their best friend. Misled 
bv the paid agitators who are in the 
employ of the I. W. W.. misled by the 
misplaced sympathy of the President 
of the United States, these men are 
going lorward in a crusade to crush 
and put down the instrument of la
b o r ’s prosperity. Killing the goose 
Biat lays the golden egg has nothin» 
in comparison.

Many years ago. before the W ar 
for the Union, in fact, a prominent 
lumbering firm in W estern  Michigan 
found itself in a way to become finan
cially embarrassed. Scores of firms 
had succumbed to the hard times. 
Men were out of emplovnient every
where. yet the firm in question kept 
;ts mills running with manv prophesv- 
mg their failure.
. 1"be head of the firm was trave 'ing 
in Europe at the time. His partner, 
becoming anxious over the situation, 
wrote asking the head of the firm t 0 
-«•turn at once and take charge of the 

u.-mess. The boss did not come just 
then: instead, at a suggestion from his
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partner  tha t  it would be money in 
their pocket to close down immediate
ly, he wrote stating it would never 
do to shut the mills down since by 
so doing many faithful men with fam
ilies would be thrown out of work.

“ Possibly,” wrote  th e head of the 
firm, “it would be easier for us, less 
of a loss, to shut down our mills, yet 
by so doing many of our men would 
suffer. My suggestion is tha t  if we 
can keep business going until next 
winter,  even if we lose $30,000, we 
had better do so.”

This amount of money was a large 
sum in those ante-bellum days. The 
mills were kept running, much money 
was lost, yet a t  a great sacrifice the 
lumber firm pulled through. Times 
picked up later and no failure result
ed. The men who worked in the mills 
felt grateful.  T h a t  was one time 
when the wicked capitalist did labor 
a good turn and it was appreciated.

Old Timer.
Recent Manufacturing Information. 
Menominee—T he Northern  Cedar 

& Tim ber  Co. has been incorporated 
with an authorized capital stock of 
$50,000, of which amount $25,000 has 
been subscribed and paid in, $6,850 
in cash and $18,150 in property.

Three  Rivers—The Turbine Auto 
W asher  Co. has been organized to 
manufacture and sell, cleaning de
vices, with an authorized capital stock 
of $20,000, $10,400 of which has been 
subscribed and paid in in property.

Detroit—The Sprague-Hayes Manu
facturing Co. has been incorporated 
to manufacture and sell machinery, 
with an authorized capital stock of 
$10,000, all of which has been sub
scribed and $1,000 paid in in cash.

Detroit—The Multi Products Co. 
has been incorporated to manufacture 
and sell cleansing compounds, etc., 
with an authorized capital stock of 
$50,000, of which amount $25,000 has 
been subscribed and $5,000 paid in in 
cash.

Detro it—The Sharpe Electrical A p
pliance Co. has been organized to 
manufacture and sell electrical heat
ing elements,  with an authorized cap
ital stock of $10,000, of which amount 
$5,500 has been subscribed and $1,000 
paid in in cash.

W yando t te—The George W. Blake 
Manufacturing Co. has been o rgan
ized to manufacture and sell filling 
machines, containers,  etc., with an 
authorized capital stock of $30,000, all 
of which has been subscribed and 
$5,075 paid in in cash.

Detro it—T he Mohn Compressor & 
Supply Co. has been incorporated to 
manufacture and sell bakers and con
fectioners supplies, etc., with an au
thorized capital stock of $15,000, all 
of which has been subscribed. $5,000 
paid in in cash and $5,000 in property.

Detroit—The  Ice Cream Disher 
Corporation has been organized to 
manufacture and sell an ice cream 
disher, with an authorized capital 
stock of $100,000, of which amount 
$60,200 has been subscribed and paid 
in, $200 in cash and $60,000 in p rop
erty.

Lansing—The Wilcox Laboratories 
has been incorporated to manufacture 
and sell electrical and experimental 
apparatus and supplies, with an au
thorized capital stock of $10,000, of 
which amount $5,000 has been sub
scribed, $975 paid in in cash and $2,- 
775 in property.

Detroit—T h e  Purity  Cone & P ro d 
ucts Co. has been incorporated to 
manufacture and sell ice cream cones, 
potato chips, crushed fruits, etc., with 
an authorized capital stock of $50,- 
000, of which amount $26,500 has been 
subscribed and paid in, $200 in cash 
and $26,300 in property.

Muskegon H eigh ts—T he  Fitz-John- 
Erwin Manufacturing Co. has been 
organized to  m anufacture  and sell 
truck and automobile  * bodies, seats 
and cabs, with an authorized capital 
stock of $100,000, of which amount 
$50,000 has been subscribed and $10,- 
000 paid in in cash.

Niles—The National Film P ro ject
or Co., a concern recently organized 
under the laws of Illinois and in
corporated for $100,000, will locate at 
this place. The corporation will make 
projectors  for motion picture theaters 
and also a new stereopticon which 
uses either slides or films.

O ntonagon— Ten thousand acres of 
t imber land of the old Montreal Riv
er Lumber Co., in O ntonagon and 
Gogebic counties, have been pur
chased at receiver's sale by the River
side Paper Co., of Ashland, Wis. The 
price is $80,000. Pulpwood taken 
from the tract will be shipped to 
Ashland.

Manistee—The O. C. Davis Manu
facturing Co. has been organized to 
manufacture and sell a pan truck, or 
jiffy conveyer, for use in m anufactur
ing or industrial enterprises, with an 
authorized capital stock of $25,000, 
of which amount $23,100 has been sub
scribed and paid in, $4,100 in cash and 
$19,000 in property.

Port land— Lewis W. Richards has 
organized a stock company under the 
style of the Grand Ledge Furniture  Co. 
to engage in the manufacture of fur
niture. The  corporation is capitalized 
at $3,000, of which $2,050 is subscribed 
and $1,050 paid in. Mr. Richards will 
continue in retail furniture under the 
same style as before.

Detroit—Sanders,  bakers and con
fectioners, who already have two 
stores on W oodw ard  avenue, have 
opened a Boulevard branch at 1522 
W oodw ard  avenue. The  formal open
ing took place Sept. 16. I t  is the 
company’s intention to open other 
branches in various sections of the 
city within the coming year.

Detroit—W rig h t  & Parker,  who 
conduct a chain of stores selling g ro 
ceries. baked goods and meats in De
troit, have purchased the former plant 
of the W itte lsberger bakery, on Mich
igan avenue, and are now remodeling 
same, installing new machinery. It 
will be used exclusively as a manu
facturing bakery to supply their chain 
of forty-five retail stores.

Detro it  — The Muzzy-Lyon Co., 
Ltd., m anufacturer  of machinery, 
parts, appliances and attachments,  has 
merged its business into a stock com 
pany under the style of the Muzzy- 
Lvon Co. with an authorized capital 
stock of $25,000 common and $50,- 
000 preferred, of which amount $37,- 
500 has been subscribed, $2,500 paid 
in in cash and $22,500 in property.

D on’t judge a man by his success, 
but ra the r  by the m ethods he used 
while succeeding.
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profit, and the unusual 
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in your city.
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T he  Larger View of Labor. 
W ho is the “Ja"

sw e r : every mar 
time has come 
over the threadbare phr

lormg man?" An- 
that  labors. The 

write "amplius” 
and give

it a wider meaning. The application 
of the term "laboring man" is. in the 
popular mind, narrow and mislead
ing. In the minds of many it means 
only a certain class of laborers.  The 
narrowness of meaning, usually a t
tached to the words "laboring man." 
has bred clannishness, prejudice and 
unbrotherliness. It is high time for 
all men to know that the "horny- 
handed sons of toil" arc 
sons of toil.

3t the only

Wa s not Noah Web ster. who
toiled f o r t y  Viears to make a diction-
ary, ais much of a toiler ais t he old-
lashioned typ esetters who set the
type for the printing of the book?
W as W ebster any less a i>on of toil
becau:se he wo rked with a j>en instead
of wcirking- v ith a pick? Is not a
brain worker as strenuous a worker

thias a brawn worker? Wh< 
“laboring man?" He is any man 
any where who labors honestlv at an 
honest  job. W ho is the ca'rpenter 
that he should say the teacher of h ;s 
children is not a toiler? W ho is the 
builder of a fine house that he should 
say the builder of a 
also a builder? It i.-

■ itha man 
work.

To  know the who! 
labor and laborers v 
out the meaning we 
word "labor." There 
classes of workmen i 
There  is the man whc 
chiefly with his hand 
man who builds our 
sidewalks, our houses

me hymn is not 
de for even

ft hands to do hard

truth a 
must  w

attach to the 
are only three 

the world 
does his work 

He is the 
railroads, our 

the
man who runs our street cars and our
train s. W e c ou Id not e  et along
with out hin But. remembering
this. we are als o ret oembering that
he couldn't get alon g without us
mere bants. 1lack smith s. grocers, mil-
lers. bakers. ban kers. barbers,  teach-
ers. editors. law vers and preachers
We cannot get along without each
other That is the human citna+ior
That is pre- emii tenth- the Ameriran
situation. If you are not in the htt'i-
ness ot raisi ng ?rain somebodv el-e

grow y our wheat and corn and

somebody 
vou

oats and barley for you. You must 
liave shoes= hut since you cannot 
nake them for yourself and family 

must make them for 
You are not a doctor. But 

you and your family are sometimes 
sick. Then you must give somebody 
a chance to be your doctor. You 
are ^ot a school-teacher, but vour 
children need, schooling. . T h e n ’.vou

must help build the schoolhouse and 
employ the teacher. W e are all 
needed for each and each is needed 
for all.

You do not build car *r railroads, 
but you travel on them. And when 
you send your mother in New York 
transportation money and she pur
chases from the railroad a ticket to 
Los Angeles nobody can possibly 
have any social, legal or moral right 
to stop her short of her destination 
und leave her out in the middle of 
-ome scorching desert. It is wanton 
wickedness to inflict punishment on 
tens of thousands of women and 
children who are innocent in order 
to get at somebody whom vou fanev 
to he guilty. In every civilized coun
try there are normal processes of 
justice and right by which any well- 
grounded grievance may be r igh te l .  
It you lay claim to being a member 
of the human race, then proceed hu
manely to get your rights.

The trouble with the labor unions 
m their strikes is that, while they 
claim to he fighting for the right- of 
their own children. they inflict 
wrongs on the other man's children. 
The striker in Los Angeles will tell 
><>u that he is try ing  to secure for his 
family what they ought to have. But 
to do this lie proceeds with an insane 
inconsistency to bring about cond:- 
tion> which will make it impossible 
for your family to have what thev 
ought to have. W hatever  the most 
radical of the radicals may have to 
say about the justice of his cause no 
-ane man can believe that  it is right 
to inflict suffering upon an entire 
community  of innocent people in o r 
der to find somebody in that com
munity who might he guilty.

The -trike itself is always in the 
nature of anarchy, because it is al- 
•'a\ .- a ttended with violence. It is 
wickedly wholesale in its method of
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attack. Only a crazy fool would 
shoot his ne ighbor’s entire flock of 
sheep in order to kill the one guilty 
wolf that  stole his own chickens. 
T hat  method would be the method of 
a mad man. W rongs  can never be 
righted by wrong methods.  U n 
just methods can never secure justice. 
One wrong  can never be righted by 
doing another wrong. And to se
cure their fancied rights the strikers 
are doing w rong to a community.

The  average labor union is un- 
American. A man may not act in
dividually. H e  must act communally. 
He is not free to follow the central 
convictions of his own conscience. 
He must follow the dictum of the 
strike leaders or be ostracised. The 
spirit of the labor union is against the 
American union. I t  is a sort  of o r 
ganized autocracy. It is a kind of 
mobilized monarchy. I ts  philosophy, 
if it can be said to have any, is the 
wagon wheel philosophy. Here  it 
is: I ’m a part  of the wheel, just  as 
much a part  as that o ther spoke is. 
If that o ther  spoke goes into the mud, 
then, being a part  of the wheel. I 
have a right to go into the mud. 
Members of the unions to whom we 
have talked lately have acknowledged 
as much. In different communities 
of Southern California we held 
friendly conversation with these 
men. In every case, they con
fessed that personally they did 
not like to strike. W h a t  one said. 
the\r all said, namely: “W e are in it 
and we cannot hold our places unless 
we strike with the strikers.” Fellow 
citizens, an organization of that  sort 
is an un-American organization.

Hundreds of these strikers have 
not stopped to consider that there 
are only three classes of real workers 
in the whole world of labor. First,  
there is the hand workman. As the 
word implies, his activities are chiefly 
physical. W e  often see swarthy 
sons of toil crawling from one end 
of a sugar-beet field to the other. 
As we put the sugar in our coffee we 
ought to lift up a prayer for the man 
who works so hard to keep us sweet.
A while ago we saw a Salt Lake train

stand still in Long  Beach for half an 
hour, with many fine folks on board, 
waiting until  twenty  workmen repaired 
a dangerous place in the track just  
in front of the engine. These men 
worked hard and faithfully and rap
idly for the ministers,  teachers, ed
itors, capitalists , a tto rneys  and all 
the fine society folk who might have 
been on that train. It would have 
been a gracious and brotherly  recog-
nition of ;good wo rkmanship if the
passen.gers on that train had thrown
up the: wiindows and :given those
workmen aL ch eer. Let every dollar
it is \v’orth be paid for such service.

But there is the man who does
the most of his work with his head. 
Xo one who knows this toiler will 
wish to deny him an honorable place 
am ong "laboring men.” W h at  we 
need to recognize is that mind is at 
least as important as muscle work. 
Some men can do better  work with 
the tongue than they can with the 
trowel, Demonsthenes. \ \  ebster and 
Wendell  Phillips, for instance. The 
men who use the W estinghouse air 
brake are toilers, but  what about 
W estinghouse. whose brain invented 
that brake? The  engineer who runs 
the steam engine is a worthy work
man. hut what about W a t t  and Rob
ert Fulton whose ideas made that
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Com bined C a p ita l and  S u rp lu s  ...............................$ 1 724 300 00
ro m h ln ^ H  X ° t al. D e p o s its  ................................... . . .  . .  1 o i l 68)700! 00
C o m b in e d  T o ta l R e sou rces  ............... .......................... 13,157,100.00

N A T I O N A L  CITY B A N K  
C I T Y  T R U S T  & S A V I N G S  B A N K

A S S O C IA T E D

Do Not Waste Your Estate!
M any a m an w h o  lea v es a substantial 
am ou n t o f  p roperty  w o u ld  be surprised  
if  he k n e w  h o w  m uch o f it is w asted  as 
th e resu lt o f  in ex p er ien ce  and im proper  
handling, before it  reaches h is heirs.

N am e th is C om pany as E x ecu to r  and 
T ru stee  and avoid  th is w aste. T h ere  w ill 
be n o  u n n ecessary  ex p en ses  for sp ecia l
ists  and o th er  serv ices  that ou r organ 
ization  tak es care o f. T h e  charges are se t  
b y  la w  and are th e sam e for a T ru st C om 
p an y  as for the ind ividual.

Y ou  are in v ited  to  c o n su lt  w ith  our  
O fficers o n  th is im portant m atter.

E rano RapidsTrust Rompany

OTTAWA AT FOUNTAIN BOTH PHONES 4391
WM. H. ANDERSON. Preside«  
J. CLINTO N BISHOP. Cashier L A V A N T  Z. CAUKIN, Vice President 

ALVA T . EDISON. Aee’t Cashier
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work possible ? The telegrapher 
must not forget Morse and Franklin. 
The wireless operator must  not for
get Marconi. There is every reason 
why the hand worker and the head 
worker should be the best of friends. 
They are complements to each other. 
Neither could be without the other, 
at least not to any great advantage 
to human society. They both b e 
long to the "laboring men.” The 
teacher, the lawyer, the physician, 
the editor, the author, the artist,  the 
musician, the minister will laugh at 
you, and rightly, if you reckon them 
out of the ranks of "labor.' And 
do they not just ly reckon themselves 
among the world's workmen? How 
long and patiently did Pasteur work 
to discover the anti-toxine? How- 
many m onths and years did Keeley 
work on his miraculous bichloride of 
gold cure? Thomas Carlyle was at 
work about thirteen years on his 
"Frederick the Great.” And Car
lyle’s book turned out to be greater 
than Frederick.

But. countrymen, consider this: 
what if \ \  ebster and Phillips and 
W estinghouse and W att  and Morse 
and Robert Fulton and Pasteur and 
Keeley and Carlyle had gone on a 
strike before their work was done? 
W hat if W ashington and Wilberforce 
and Lafayette and Kossuth and Lin
coln and Garibaldi and Foch had gone 
on a strike and had walked out before 
their glorious jobs of freedom were 
finished—then, in the name of Lib
erty, then what?

That reminds us of the third class 
of workmen, the heart workmen. In 
these days of mines and stocks and 
railroads and rivers and oceans and 
automobiles and flying machines we 
need to be constantly reminded that 
we have hearts as well as heads and 
hands. Let us salute the heart  w ork
ers in the home and the nursery, the 
school and the church and e%ery- 
where. Let the hand workers, the 
head workers and the heart  workers 
get together and keep together.

The Immortality of Strikes.
Neither the railroad people nor the 

iron and steel workers have any more 
right to strike at the present time 
than have all the farmers and the 
farm laborers in the country. If  every 
farmer and farm laborer should stop 
working and refuse to permit a single 
pound of foodstuffs to come into the 
cities they would not be guilty of a 
greater  crime than would the railroad 
men if they should undertake to strike 
in order to prevent foodstuffs and 
o ther things from being moved from 
the point of production to the point 
of consumption.

The United Products Corporation 
has been organized to deal in automo
biles, trucks, tractors, etc., with an 
authorized capital stock of $1,000 all 
of which has been subscribed and 
paid in in cash.

The wounded soldier wanted to get 
well and go home to mother. W hen 
he awoke in eternity he was well, be
cause he knew he had got home, and 
that mother would come in a little 
while.

Petoskey Portland Cement Company
Capitalization $1,500,000

All Common—Fully-Paid and Non-Assessable

f u t u r e  o f  t h e  c e m e n t  i n d u s t r y .
That the cement industry has a very bright future needs no proof. The N ation-wide Good- 

Roads Boom as well as the great era of construction immediately before us makes it self-evident that 
this industry will play a very large part in all future construction.

HOLDERS OF CEMENT STOCKS.
For this reason stockholders of present going cement plants from one end of the country to the 

other are showing no desire to sell their holdings as they know that the cement business is just in its 
infancy with its best days ahead. The cement industry has been a very profitable one for the last 
five or six years. There are no grounds whatever for thinking that this w ill not continue but the very 
strongest reasons for feeling that the future is even much brighter.

NATURAL ADVANTAGES
in favor of the Petoskey Portland Cement Company are its:

A B U N D A N C E  OF RAW M A TER IALS— limestone and shale.

T R A N SP O R T A T IO N  FACILITIES— both rail and water. This permits the 
best possible distribution of its finished products.

company to make the

M ARK ET It has not only a large local market for cement but its large number of influential stock- 
lolders, prominent farmers and business men throughout the State assures it a permanent market.

F U E L -B e in g  located on Little Traverse Bay it w ill be able to bring in its coal by water and thus 
save a good big item annually on the transportation of coal.

If to the above natural advantages is added the fact that the company is expanding its estab- 
lished crushed stone business which alone can earn a good annual profit

IT MUST BECOME EVIDENT
that the stock of this company offers reasonable safety and still the possibility of big returns.

A CONTRAST.
A good many mining companies would have succeeded had they found the right kind of ore; a 

good many oil companies would have succeeded if they had found oil; but the Petoskey Portland 
Cement Company does not need to find ore or oil. It has no experiments to perform, it only'needs 
to produce cement. Its raw materials have been proven by the N ew aygo Portland Cement Com
pany to produce a cement equal to the best.

A FURTHER THOUGHT.
Cement companies are prosperous. The Petoskey Portland Cement'Company w ill in addition to 

making cement, sell hundreds of thousands of tons of crushed limestone per year for which it alreadv 
has been offered orders.

The two businesses combined in one company surely make a strong concern.
Let us send you complete details.

F. A. SA WALL COMPANY, Inc. 
4#5-t-7 Murray Bldg.,

Grand Rapids, Mich.
Gentlemen: Without any obligation on my part, please send me all the 

regarding the Petoskey Portland Cement Company. information you have

N a t e  ..

Address

The M ichigan Securities Com m ission does not recomm end th e purchase o f 
m ust not be construed by investors a s an endorsem entof th s  value.

any secu rity  and Its approval
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Late N ew s From the Bankruptcy

Court
G rand  R apids, Sept. 23—In  th e  m a tte r  

of G eorge W. E llens, b an k ru p t, M uske
gon. th e  firs t m ee tin g  of c red  to rs  w as 
held Sept. 3, a t  w hich  tim e  c red ito rs  a p 
p eared  and  proved th e ir  claim s. T he 
m ee ting  w as th en  ad jo u rn ed  u n til Sept.

In  th e  m a tte r  of Eli L. M ace, b a n k 
ru p t, C adillac, th e  firs t me tin g  of c re d 
ito rs  h as  been held. A n o rd e r w as m ade 
d irec tin g  th a t  no tru s te e  be appo in ted , 
because  th e  ex am in â t on of th e  b an k ru p t 
revealed  th a t  th e re  a re  no a s s e ts  in th is  
e s ta te  n o t claim ed^ a s  exem pt to  th e  
b an k ru p t. A n o rd e r w as m ade  giv ing  
th e  b an k ru p t n in e ty  days  in  w hich  to  
pay  filing fees to  th e  c le rk  of th e  court.

I n * th e  m a tte r  of th e  G rand  R apids 
Shoe T rim m in g  Co., b an k ru p t. G rand 
R apids, th e  firs t m ee tin g  of c red ito rs  has 
been held, a t  w hich  m eet ng  W a lte r  H. 
B rooks w as e lected  tru s te e  and  h is  bond 
fixed a t  $2,000. T he  tru s te e  w as a u th 
orized  to  d ispose of th e  a s s e ts  of th is  
e s ta te  in pa rce ls  o r a s  a whole, w ithou t 
fu r th e r  no tice  to  c red ito rs , re p o rts  of 
sa le s  to  be m ade to th e  re fe ree  fo r con 
firm ation  by him . T he m ee tin g  w as then  
a d jo u rn ed  u n til Sept. 29.

In  th e  m a tte r  of C harles  H . K ahler, 
th e  final m ee ting  of c red ito rs  h as  been 
held. T he t ru s te e ’s rep o rt, show ing  a d 
d itio n a l re ce ip ts  of $175 from  sale  o f po p 
corn m achine, w as approved  an d  allow ed, 
b in a i  d iv idend  of 22.2 p e r c en t w as  d e 
clared , w hich, to g e th e r  w ith  first d iv i
dend of 5 p e r cen t., m ak es  to ta l  d iv i
den d s  pa id  a m o u n t to 27.2 p e r cen t.

In  th e  m a tte r  o f th e  e s ta te  of P e te r  
D ornbos, b an k ru p t. G rand  R apids, th e  
schedu les have  been filed an d  th e  first 
m ee tin g  of c red ito rs  h a s  been  called  fo r 
Oct. 3, a t  w hich  tim e  c red ito rs  should 
appea r, prove th e ir  c la im s, and  e lect a  
tru s te e . F ollow ing is a  lis t  of th e  c re d 
ito rs  show n by th e  schedu les:

P re fe rre d  C red ito rs .
U n ited  S ta te s  fo r revenue  .......... $ 141.30
C ity of G rand  R apids fo r ta x e s  . .  196 25 

Secured  C red ito rs .
H . J . D ornbos an d  w ife, G rand
„  ^ a v e n  ...........................................  $ 600.00
H. J . D ornbos and  b ro the r, G rand

H av en  .............................................  1,000 00
G e rn t  D ornbos an d  N ellie  D o rn 

bos, G rand  H aven  ................. 3,280 00
G e rrit D ornbos an d  w ife. G rand

H aven  ...........................................  1,000.00
Peoples S av ings B ank, G rand

H av en  .........................................  2.000.00
U nsecu red  C red ito rs .

L u tje  D ornbos, G rand H av en  ..$  550.00 
M rs. K a te  H enkens, G rand  R ap id s  250.00
H. J. D ornbos, G rand  H aven  ........  732.70
M oehle L ith o g rap h ic  Co., X. Y 6°6 97
D urlach  B ros., New Y ork ................  gi'27
H offm an L eaf Tobacco Co., M ari

e tta , P a .............................................  2,381.14
Jo h n  H inken , G ran d  R ap ids ___  Tosis?
J. H . M eyer, C hicago ................... 1,756 9o
A m erican  L ith o g rap h ic  Co.. N. Y. 293.75
R ossin  & Son, N ew  Y ork ............... 5,970.49
Jo h n  S tau n  & Co., C inc innati . .  725 30
T au ssig  & Co., C hicago ................. 824 90
G ene-V all C igar Co., N ew  Y ork . .  1Q0A2
P. L oew entha l, N ew  Y ork ............. 414 00
S'. L oew en th a l & Sons,, N. Y. . .  904152
G. J . E n g leh a rd t, N ew  Y ork ___  458 00
R einach  L eaf Tobacco M achine Co.,

N ew  Y ork .................................  1.804.02
1 n iv e rsa l Tobacco M achine Co.,

N ew  Y ork .......................................  10.36
W est Mich. M achine Tool Co.,

G rand  R ap ids ...............................  80.00
E xcels io r W rap p er Co., G rand

R apids ...........................................  2.97
S a rto r iu s  Com pany, N ew  Y ork . . .  84 00 
G. R. C ig a r Box Co., G rand  R apds 1,686.52 
S tiles  Bros. Co., G rand  R ap ids . . .  43.56
G. R. P r in tin g  Com pany, G rand

R ap ids .............................................  37.50
Golden & B oter, G rand R apids . . . .  65.47 
W . H. R alyea  & Co., E lm ira , N. Y. 192I00 
A. L. M arzozff & Son, G rand  R ap ids  67.45 
M ontgom ery  L eaf T obacco Co.,

D ayton , 0 ........................................  462.00

K en t S ta te  B ank, G rand  R ap ids 664.00 
Peoples S av ings B ank, G rand

H av en  ...........................................  400 00
S. L o ew en tha l & Sons, N ew  York 800.00 
M ichigan T rad esm an . G rand  R apids 8.00

T o tal liab  litie s  ............  $34,411.31
A sse ts  a s  follows: R eal e s ta te . $S,48u; 

cash  on hand. $218; s tock  in trad e , 
$7,300; household goods. $250; d eb ts  due 
on open accoun ts , $924.57; pol.cies of 
in su rance , $15,000; deposits  of m oney ,n 
b an k s  an d  elsew here , $6,914. An in- 
v en te ry  and  a p p ra isa l h as  been taken .

Direct action is apparently a m eth
od that  can be applied to the solu
tion of all political and social p rob
lems except the question whether 
there shall be direct action. In de
termining that, the proper procedure 
is by debate, resolutions from the 
floor, reference back to committees,  
moving the previous question, and 
o ther  familiar forms of that  discredit
ed thing, parliamentarism. The Brit
ish Trades Union Congress has re 
fused to make a definite pronounce
ment on direct action. Technically 
the advocates of direct action scored 
a victory when a motion disapproving 
the policy was defeated by something 
like 160.000 votes in a poll of more 
than five millions. But it was not a 
victory even in appearance. Direct 
action, to promise any chance of suc
cess, must have behind it virtual 
unanimity. L ong  ago it was recog
nized by men like Jaures that  the 
general strike is a very ticklish weap
on. In o rder to win, a general strike 
must be virtually a national strike, as 
was the case in Russia in 1905. It 
must be the swift, spontaneous up
heaval of an entire people. For the 
British trade unions to think of direct 
action with at least 50 per cent, of 
their numbers opposed to the method 
would be folly. Neither is direct ac
tion conceivable as a deliberate pro
cedure which can be put into play at 
any time. Behind it must  be an over
whelming revolutionary spirit, it must 
break virtually without warning, and 
it must win immediately or not at all.

In the sense of supplying needed 
funds for conducting the world's work 
on the one hand, and the needed man 
power to do the work on the other,  
neither capital nor labor can be said 
to be dependent or independent.  But 
for the accomplishment of the things 
that  are good for the race, such as 
development, growth, progress,  and 
happiness,  they are interdependent,  
and for the best  possible results they 
must each be for the o ther  first.

Fire Insurance that Really Insures
The first consideration in buying your fire insurance is SAFETY. 

You want your protection from a company which really protects you, 
not from a company which can be wiped out of existence by heavy 
losses, as some companies have been.

Our Company is so organized that it CAN NOT h>se heavily in 
any one fire. Its invariable poUcy is to accept only a limited amount of 
insurance on any one building, in any one block in any one town.

Our Company divides its profits equally with its policy holders, 
thus reducing your premiums about one-third under the regular old line 
charge for fire insurance.

MICHIGAN BANKERS AND MERCHANTS’ 
MUTUAL FIRE INSURANCE CO.

Wm. N. Senf, Secretary FREMONT, MICHIGAN

C. N . BRISTO L, Manager A . T . M O N SO N, Secretary

Bristol Insurance Agency
“ T h e  A g en cy  o f Personal S erv ice”

Inspectors and State Agents for Mutual Companies

Savings to Policy Holders
On General M ercantile Lines 25 to  35 Per Cent. 

Hardware, Im plem ent and Garage Lines 40 to  55 Per Cent.

F R E M O N T .  M I C H I G A N

W hat is Mutual Fire Insurance?
It is  the principle of self-govern m en t of gov
ernm ent ‘‘of the people, by the people and for 
th e people’’applied to the fire insurance business.
Do you  b e lieve  in th a t principle?
Then co-operate w ith  the

Grand Rapids Merchants Mutual 
Fire Insurance Co.

327 H ousem an Bldg., Grand Rapids, and save  
25% on your prem ium . For 10 years w e saved  
our m em bers thousands of dollars annually.

We pay our losses in full, and charge no membership fee. Join us.

Michigan Shoe Dealers 
Mutual Fire Insurance Company

Fremont, Mich.

N ote Our N et Gain in Insurance and 
Assets During August

Amount at risk August 1, 1919 ............................................$2,739,575.00
Amount of new business in August ...............................  155.350.00

T o ta l ..............................................  $2 ,894,925.00

Cash on hand August 1 ............................................................... $18.575.93
Cash rrreived in A u gu st .............................................................  4 ,246.09

T ota l ...................................................  $22.822.02

Cash paid out in August ........................................................  2,524.73

Cash on hand September 1 ...........................................................$20,297.29

Insurance on all k inds of stocks and buildings w ritten  
by us at regular board rates, w ith  a dividend of 30 per 
cent, returned to the policy holders.

N o m em bership fee  charges.

N o surcharge.
GEO. BODE. Secretary.



w o m a n 's  w o r l d

Almost Time To Plant the Bulbs. 
W ritte n  for th e  T radesm an .

Begin now to think about bulbs. 
\  ou will be plant.ng them just as the 
drear suggestions of winter crowd in. 
and they will bring to you visions 
of early spring days, when the sun 
first begins to be really warm and 
the white blossoms of the snowdrops 
and the blue and yellow stars of the 
crocus show in the corners by the 
front door. Then later will come the 
tulips, the big, sweet-smelling spikes 
of the hyacinth,  and last but by no 
means least the nodding yellow daf
fodils, “fluttering and dancing in the 
breeze.”

Any one can raise jonquils and 
crocuses and tulips, for they will 
t h n \ e  in almost any soil. They are 
the true flowers of democracy, for 
they will bloom alike in a tenement 
window box or on the lawn of a great 
estate—it is all one to these beautiful 
visitors of early spring. You must 
begin before long now; the beautiful 
fall days pass quickly. \ \  jth a little 
planning now, in which you must let 
the children take an active part, vou 
can have bloom from earliest spring 
until June. It is so easy that there 
is no excuse for not having them. 
W ould that all duties were as simple 
and delightful!

The first requisite is to get good 
bulbs. Do not think that you have 
to have imported varieties from Hol
land. Our  grandmothers  got along 
very well without them. Any honest  
seedsman will help you pick them 
out. The small ones of your family, 
if they are proper children, will con
sider a trip to the seed store a fasci
nating excursion. There  will be bins 
and packets of seed and growing 
plants, and lots of tools standing in 
the corners, alluring pictures in the 
catalogues—all showing how easily 
Mother Nature may be coaxed into 
giving .up the wealth hidden in her 
dark earthen treasure chest.

Bulbs are not expensive. Hyacinth 
bulbs are ordinarily about 10 cents 
apiece. Tulips cost less—perhaps 6 
or i cents, while daffodils range from 
50 cents to a $1 a dozen, with c ro
cuses about 30 cents a dozen. Often 
they may be had much cheaper than 
this. Continuous bloom may be had 
by the choice of varieties, in which 
the dealer ‘can aid you, and by the 
arrangement of the beds.

The l.ttle crocus should be planted 
immediately. W ear a pair of old 
gloves and set to work. Let the chil
dren go ahead and dig the holes with 
a trowel. Put the bulbs in clumps; 
the bed that is to flower first will be 
in the best  unshaded place, the sec
ond bed will be on the we terlv side

of the house, where it will be a lit
tle shaded, and so on. If  you have 
<i law n. put the crocuses in groups in 
the grass. The effect is charming, 
and by the time the lawn needs to be 
cut the flowers will long since have 
gone to sleep until the following 
spring. Set them into the ground 
about one and a half times their own 
depth. A light sandy loam is best 
for all bulbs; if vour soil is black and 
rich put a handful of sand around 
each bulb.

lu lips  should be planted about four 
inches beneath the surface, four to 
s.x inches apart,  and the hyacinth 
should just  be covered, with about 
the same interval.

The most artistic way to plant the 
narcissus is in clumps. Last spring 
I saw a beautiful garden with great 
bunches of golden daffodils, which 
lent a charm that completely t rans
formed the otherwise ra ther ordinary 
house. Be sure to plant enough so 
you will have some to give away. 
Sharing your flowers is half the 
pleasure of having a garden.

Nothing brightens a sick room so 
much as a vase of yellow jonquils. 
Another member of the same family 
is the poet s narcissus, paper-white in 
color and very sweet. All these are 
verv hardy, and ' th e  bulbs may stav 
in the ground for years, coming up 
cheerfully each season to greet the 
returning spring.

It is best to take up the tulip and 
hyacinth bulbs each year after their 
period of bloom is over. The reason 
is simple: like other things in nature, 
they need a rest, and without it they 
will not bloom well the next vear. 
Even then the best way is to renew 
them every two years or so.

I have said that you must let the 
children have a hand in the planting.
If they are real children they will 
become interested in the work, and 
the next spr.ng will want gardens of 
their own. I t  must be the primitive 
Adam coming out in them—the Adam' 
who delved while ,he spun. I have 
in mind one small boy—small no 
longer, however—who became in te r
ested in gardening through the medi
um of twenty-five cents'  worth of 
daffodils, and from that he went on 
through the whole field of agricul
ture. He is now in the Middle W est  
and is reputed to have the best farm 
.n the corn belt.

And think of the benefits to your
self. fellow Homemaker.  Ten to one 
}ou greatly need to be out of doors 
this beautiful fall weather. D on’t 
miss the glorious foliage—even if you 
have to view it from your back ga r
den. I t  will do you good to grub in 
the moist, sweet-smelling earth, while

“APEX”
UNDERWEAR

" A P E X ”  a p p e a ls  to  c a re fu l b u y e rs  be 
cause i t  is good lo o k in g , c o m fo rta b le  and  
re n d e rs  e x c e lle n t se rv-ce .

s,} o r t ‘ “ A P E X ”  is  f u l l  m e a su re  m e r-  
ch a n d ise .

U N D E R W E A R  f o r  M E N , 
W O M E N  and  C H IL D R E N .

“ A P E X ”  sa m p le s  g la d ly  sen t.

A D R I A N  ,  I VI  L t H

THE ADRIAN 
K NITTING  CO.

A D R IA N , MICH.
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the warm afternoon sun beams down 
on you. And watch the signs of the 
changing season. The autumn days 
are some of the most beautiful of the 
whole year. Nature, like the good 
farmer she is, is getting  things under 
cover for the winter—under the cov
er of the brill iantly painted leaves. 
The birds are leaving for a warm er 
climate. Only the o ther  day I looked 
up from the busy street, and far 
above me, winging their way over the 
roaring, smoky city, I saw a wedge 
of geese bound for the South.

The  planting of the bulbs will bring 
you out into the air, and take the 
crinkles out of your back. T hey  fur
nish broad stepping-stones over the 
busy, nervous, rushing stream of 
every-day life to the peace of nature. 
Surely it is worth the effort to step 
across! Prudence Bradish.

| Copyrighted, 1919.]
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moderate . W ives ask 50 per cent, of 
husbands'  earnings after the house 
bills are paid. Always thought  wives 
got 100 per cent.

No More Strikes W ith Rolling Pins.
Latest news in this peaceful coun

try is tha t  we are to have a Wives' 
union. Husbands all upset, and strike
breakers are being recruited. W hen 
the wives walk out, husbands will 
walk out too.

\ \  ives have struck before, but usu
ally With a rolling pin. W ives’ union 
is a new wrinkle, and the wrinkle 
appears on husband’s brow. I t ’s a 
good bet when the wives walk out 
they 11 leave a sink full of dishes!

New union s going to be tough on 
newlyweds. Bride s just  joined one 
union at the a ltar—now has to join 
the W ives’ union. W hen  they call 
a strike, bride will have a bawl. Bride 
that joins the strike on her .honey
moon will not only walk out— she’ll 
walk back.

Reports at union headquarters state 
June brides are leading strike move
ment. June brides are just  discover
ing there s been a failure of the 
bonbon crop and that Handsome 
Harold is furnishing the house with 
excuses instead of furniture. June 
brides have also discovered that  
Monday is wash day and Tuesday, 
W ednesday and T hursday  are hash 
days. June brides are like the 
souses—they’ve had to get along 
without a lot of things sincè the 
first of July.

\ \  ives’ strike will be complicating. 
W hen a wife strikes, she'll go home 
to mother. And when she gets home 
she’ll find that m other  has struck! If 
she stays and helps out father, 
m o the r’ll call her a scab. If  she 
doesn t stay there, where’s she going 
to go? Striking wives will find the 
hotels filled up—th a t ’s where the 
husbands are going to go as soon as 
the wives walk out.

And it's going to be tough on a 
mother-in-law if she’s visiting daugh
ter  when daughter  goes on strike. 
W hen daughter  walks out mother-in- 
law had better  walk out too— safety 
first!

W hen  they go on strike, wives 
should use headwork and stall off the 
strikebreakers. W  isest move would 
be to have the Chorus Girls’ union 
strike in sympathy with the wives. 
Even if they haven’t any sympathy 
for them.

Demands of the W ives’ union are

Root Beer In Jeopardy.
I t  developed during the close of the 

hearings before the Senate Judiciary 
t ommittee that the 1 status of root 
beer under the pending prohibition 
legislation is more or less in doubt. 
It was testified that an analysis made 
by a reliable authority  showed that 
the sample of root beer analyzed con
tained 9 per cent, of alcohol. The 
members of the committee endeav
ored to ascertain from the witness 
whether root beer sold at the average 
soda fountain was intoxicating. The 
witness did not think so. T he  m em 
bers of the committee then wanted 
to know the alcoholic content of root 
beer dispensed at soda fountains. 
I he witness testified tha t  he could 
not answer, because this depended 
entirely upon the a ttend ing  circum
stances in each case. I t  would de
pend upon the age of the root beer, 
its exposure to air, fluctuations in 
temperature, etc. No two druggists 
might handle or dispense root  beer 
the same way, or under the same 
conditions:  therefore, the alcoholic 
content at the time of sale and con
sumption would differ. The in teres t
ing point is that the Volstead Bill 
in the House, and the Nelson Bill in 
the Senate, practically alike, define the 
word “liquor,” or “intoxicating li
quor, ’ as including any spirituous, 
vinous, malt  or  fermented liquor, 
liquids and compounds, whether m ed
icated, proprietary, pa tented  or not, 
and by whatever name called, con
taining one-half of 1 per cent, or 
more of alcohol which are potable 
and fit for use as a beverage. T h e re 
fore, if root beer as dispensed at a 
soda fountain contains more than 
one-half of 1 per cent, of alcohol, it 
will come within the definition of 
‘'intoxicating liquor-’ provided in the 
pending prohibit ion bills.

Inspira tion  is the power to do it 
now.

“T h e  Q uality School”
A. E. H O W E LL , M anager 

110 i n  Pearl St G rand Rapids, Mich.
Scho 1 the  y**ar round. Cafalog free .

W a ts o n -H ig g m s M ]g .C o .
GRAND RAPIDS. MICH.

Merchant 
Millers

Owned by Merehaati

Products sold by 
Merchante

Brand Recommended 
by Merchants

NewPerfectionFloiir

L
Packed In SAX O LIN Paper-lined  

Cotton, Sanitary Sacks

Secret That Every Grocer 
Ought to Know

‘The Secret of Success is in Pleasing the 
People”

The sentiment “ The public be d— ” 
has brought many a man into trouble.

You cannot force people to trade at 
your store. They may be persuaded 
by your personality, your courtesy, 
your prices, your quality; but they 
cannot be forced to trade where they 
do not want to trade.

The winning grocer does all he can 
to please the people.

That is why most winning grocers 
sell Lighthouse and Red Cap brands. 
They realize that these please. They 
note our large advertising. In some 
cases they have carefully compared 
quality and found these brands the 
best. They have noted the calls from 
consumers and found these to be al
most always for Lighthouse and Red 
Cap. They therefore have the evidence 
that these please the people; hence 
they always say to us, “Send me 
Lighthouse and Red Cap brands.”

It would be well for every grocer to 
paste in his hat this sentence, so he 
could see it every time he lifted his 
hat; “The secret of success is in 
pleasing the people.”

Then practically every grocer would 
sell our brands, because they always 
give satisfaction.

NATIONAL GROCER 
COMPANY

Grand Rapids 
Lansing 
Cadillac 
Traverse City
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MAU B E H IN D  T H E  C O U N T ER .

P an of Administration to Destroy 
H is Business.

Gtandville, Sept. 30—If you seek to 
learn the character of a man go not 
to his employer, although that o le 
may. and doubtless does, have a reas
on ab c understanding of the general 
character of his employe. Go instead 
to the merchant from whom this man 
purchases his weekly f od supply.

To the man behind the counter y u 
can safely apply for exact knowledge 
of the one in question. In the course 
of even a brief business career the 
man who deals out the peoples' every
day supplies of raiment and food 
learns more about the man and citi
zen than any and all others combined. 
Even the man's wife cannot know him 
any better than does the dealer who 
supplies the family with its necessi
ties.

Human nature is as varied as the 
t inted skies and it is worth one's 
while to study the human biped from 
behind the salesman’s counter. \  ou 
may have wintered and summered 
with a man. may have lived in the 
same house with him for years and 
vet you do not know him as does 
the corner grocer.

Behind the counter of a general 
store, be it in small town, city or 
country four-corners,  is the place to 
learn all about the hidden depths of 
every man's nature for miles around. 
And" with it all there are many sur
prises which ra ther confound _ some 
of your preconceived notions with re 
gard to mankind in general.

Even the greatest  man in a neigh
borhood, who is supposed to be above 
reproach, so far as morals are con
cerned, sometimes fails to meet the 
test. Honesty is the true and abso
lute test of a man’s standing in the 
community. \ \  ere I to seek out  an 
ideal teacher, a man fitted to preach 
the gospel, one to represent the peo
ple in congressional halls, I should 
be more than willing to take the ver
dict as to said man’s fitness for those 
positions from the lips of his grocer.

How many do you suppose would 
be willing to be judged by such a 
test? The few certainly who were 
as honest  as the day is long; the o th
ers would ra ther not be subjected to 
the ordeal. And this is why the posi
tion of the man behind the counter 
is one of the m ost important in all 
the world.

W here  you find a man strictly hon
est there you will find one who is not 
afraid to face the music when the time 
of trial comes. I t  is surprising how 
few there are who fill the bill to com
pleteness.

Usually when a man wishes to give 
a stranger with whom he is proposing 
a deal, a fair est imate of his standing 
in his home community, he refers him 
to his banker, the postmaster or some 
prominent citizen—seldom to his gro
cer. Did you ever think of that? The 
man behind the counter is the  one 
who should be consulted if you wish 
to know the character of a stranger 
with whom you are about to deal. If 
the storekeeper recommends without 
hesitation your expected customer, 
then go ahead and do business. You 
will be absolutely safe.

I think men who have been in busi
ness these many years will agree that 
I am sta ting only facts. The writer 
of this article was himself behind the 
counter for a number of years and he 
learned much that surprised him with 
regard to the makeup of many of his 
fellow citizens in all walks in life.

No man is so high up in the public 
eye that he can afford to be above 
being honest, even in small things. 
The great Lincoln once stopped a 
stage coach in which he was travel
ing to get out and return a nest  of 
young birds to the tree from which 
it had fallen. You may say that was 
not an act of honesty.  Nevertheless 
it showed the simple heart  of the 
great Emancipator and that  his was

not a nature above noticing small 
things. The man who could discom
mode a whole coach load of passen
gers to save a nest of baby birds from 
destruction was not the man to cheat 
the grocer out of his pay.

W e have read of the man behind 
the gun, of the sturdy workman who, 
while war's blasts shook the earth, 
rood steadfastly at his post, of the 

farmer who worked early and late to 
-upplv increased production of food 
for the men who carried the old flag 
to victory, but not a word to date of 
the man behind the counter who has 
met up with some m ost puzzling as 
well as important conditions growing 
out of the war.

In a way men of business, the m er
cantile business in particular, have 
been up against some hard proposi
tions. I t  seems as though the Gov
ernment has sought to add to their 
o ther trouh’es by making stringent 
’•emulations which in no way lessens 
certain evils of which so many com
plain—the high cost of living more 
particularly.

W hen  you think it over you will 
have to admit tha t  the man behind 
the counter has proven himself an all 
round good citizen, one with generous 
impulses and willing to grant favors 
whenever and wherever the doing so 
will in no way reflect upon himself 
or his emnlover. Despite all his per- 
o ’exities. his turn ing over every bit 
of his energy to  the making good all 
he advertises,  the great Government 
of the United States is talking of 
opening retail stores th roughout the 
countrv to put out of business the 
man behind the counter.

Will Uncle Sam do this?
I t  doesn't seem possible, and yet 

it may be so. The direct interference 
of the General Government to drive 
a certain class of honest business men 
into bankruptcy and ruin seems hard
ly thinkable, yet we have seen so 
much of the usurpations and unthink
able performances of certain Govern
ment officials during the past  half 
dozen years one is ready to accept 
any new violation of human rights 
by these same officials swelled of head 
because of the positions they occupy.

The  man behind the counter, a man 
most indispensible to the needs oi 
the great mass of common people, 
has been discriminated against with
out a murmur on his part,  and now 
when the administration announces 
that it proposes to destroy the retail
er by running opposition stores, one 
must marvel at the equanimity of 
him who has always responded to all 
the calls made upon him from Uncle 
Sam in time of war and since its close.

I t  is to be hoped that  the Govern
ment will think twice before entering 
into competition with the retail deal
ers of the country. Such an act would 
be carrying the idea of paternalism 
in Government a little too far.

Old Timer.

Skirts To Be Shorter.
The ultra long skirt is definitely 

out of the running, according to lead
ing New York modistes. While won> 
en's skirts are shortening, the ex
treme brevity of Paris fashion is not 
desirable in America. Fashion fetes 
will demonstrate the proper skirt 
length for the fashionable this season 
to be from seven and one-half to nine 
inches from the floor. Models are 
wearing skirts as high as nine inches 
from the floor at New York and 10 
is fixed as the limit by most import 
houses. Eight inches is the most 
popular length. The French tendency 
includes a slight modification from 
the extreme short  skirt for American 
consumption. A drop of 10 inches 
from 14 is looked upon as a probable 
compromise.

To Dealers Only

Write for our latest 
SPEC IA L CATALOGS 

No. M. T. 1919

JohnAĴ dr̂ eUJTompaTiy

Wholesale Dry Goods & 
G eneral M erchandise

Four Big Sellers
In Winter Underwear

Vellastic
Setsnug

High Rock 
Springtex

There are no popular priced lin es  bettt r.

These goods are h a lf sold w hen  put on 
your counter as th e y  are w ell advertised .

Quality Merchandise—Right Prices—Prompt Service

Paul Steketee & Sons
W h o le s a le  D r y  G o o d s

Grand Rapids Michigan

Ask about our way
BARLOW  BROS. Graod Rapida. Mich.

SAVE MONEY by insuring in the

Michigan Mercantile Fire 
Insurance Co.

Mich. Trust Bldg. Grand Rapids, Mich.

We are manufacturers of

Trimmed & Untrimmed HATS
for Ladies, Misses and Children, 
especially adapted to the general 
store trade. Trial order solicited.

CORL- KNOTT COMPANY,
Comer Commerce Ave. and 

Island S t
Grand Rapids, Mich.

Rebuilt 
Cash 
Register 
Co.

(Incorporated)
122 North 

Washington Ave. 
Saginaw. Mich.

We bur. acll. exchange and rebuild all makea.
Not a member of any association or trust.

Our prices and terms are right
Our Motto:—Service -  Satisfaction.
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DRY GOOOS. FEED S

SOFT DRINKS

JRYGOOB
FEED
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Robertsville, Ohio, Sept. 6, 1918. 
Delco-Light Products,

Cleveland, Ohio.
Gentlemen:—

About two years ago I bought one of your 
Delco-Light plants to light my store and hotel. 
During that time I have had no trouble with it.

This plant has saved me about two hours 
daily or, measured in money, about one dollar 
per day.

Rather than go back to using kerosene lamps, 
I would quit the business and move where I 
could have electric light.

The light given in the store makes the goods 
stand out better and customers can see without 
asking if I have the goods.

I cannot praise Delco-Light too highly.
Yours truly,

- A

These letters are from two of the thousands of mer
chants who are increasing business, saving time and reduc
ing expenses with Delco-Light, the complete electric light 
and power plant.

You, too, can have electric lights. Think what a differ
ence it would make in your store and show window if you 
could have bright, safe and clean electric light at the touch 
of the button!

Delco-Light will help you to increase your business in 
two ways. It will help you to increase the amount of sales 
to each of your present customers and also attract new 
buyers to your store.

It takes time to fill and clean lamps. It takes time to 
light them when they are to be used. It takes still more to 
find goods that customers want. Delco-Light needs little 
attention and floods your store with light—all you do is 
touch the button.

By increasing business and saving time Delco-Light 
actually pays for itself and is therefore a profitable in
vestment.

OVER 75,000 SATISFIED USERS 

DELCO-LIGHT
Air Cooled. No water used. One place to oil. No 

carburetor. Suction fuel feed. Runs on KEROSENE, 
Gasoline or Gas.
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Michigan Poultry, B utter and Egg Asso
ciation.

President—J. W . Lyons, Jackson. 
V ice-President—Patrick Hurley, D e

troit.
Secretary and Treasurer—D. A. B en t

ley, Saginaw.
E xecutive Committee—F. A. Johnson, 

Detroit; H. L. W illiam s, Howell; C. J. 
Chandler, Detroit.

Making Progress For Poultry Indus
try.

Much to the sorrow of the roosters 
in many poultry flocks of the Cen
tral West,  "Rooster  Sundays" are be
coming popular. On such designated 
days the surplus male birds must 
sacrifice their lives for the progress 
of the industry, and the owners there
of then eat rooster for Sunday din
ner—and probably invite the Metho
dist preacher in. I t  is one of the 
ways employed to dispose of surplus 
males in the infertile egg campaign 
which poultry field men of the United 
States Department of Agriculture, in 
co-operation with State officials and 
others, have been carrying on since 
the close of the poultry breeding sea
son.

The "Rooster  Sunday" idea orig
inated in South Dakota,  where it was 
first observed on May 25th. In one 
small town in that State more than 
75 roosters were sold by the meat 
markets in observance of the day, to 
say nothing of the large number that 
were taken from the backyards at 
home.

According to the report  from one 
of the department's poultry field men 
working in Missouri, the infertile egg 
campaign has been generally observed 
in the Central West.  In Missouri
"Roos ter \ \  'eek" was usually observed
in the: latter part  of May when the
slogai:!. "sell, kill. or confine , the
male," was adopted. It was neces-
sary t:o extend the campaign a few
days 1:o give sufficient time in which
to eliminate the ma!les from all the
flocks as far as poss ible.

A tour of the commission markets
in Kansas City five days after the
drive started gave ablU ndan t evidence
that -‘Rooster \ \  eek" was making
good progress in the "show-me"
state. Many full crat e« of male birds
no longer needed for breeding pur-
poses were found. sh<swing that a bill
of expense to their owners was re-
moved. as well as the cause of untold
waste through ferti le eggs, which
spoil quickly when exposed to the
high temperatures iof the summer
month s.

"Rooster  W eek" was inst igated bv
the United States Department of
Agricultural Extension poultry men 
who found read}- help from produce 
dealers and cold-storage operators 
who handle immense quantities of 
eggs during the summer m onths and

who have usually found it necessary 
to cut the price of eggs considerably 
during hot weather. The reduction 
in price is due largely to the blood 
rings and developed hatch spots 
which constitute a large percentage 
of the spoiled eggs that reach the 
market during hot weather. These 
defects are due directly to the fact 
that fertile eggs spoil quickly when 
exposed to summer heat.

Not only have egg dealers given 
their moral support to the campaign, 
according to the report,  but in some 
portions of the State  covering sever
al counties they have called meetings 
to discuss ways and means to carrv 
on the work. More than $500 was 
raised by the dealers to be used in 
advertising and for prizes to be given 
for the marketing of better eggs. 
Fifty thousand copies of a circular 
containing the Missouri State law, 
together with valuable suggestions 
perta ining to handling m arket  eggs, 
were distributed in one section of the 
State as a part  of the publicity cam
paign. Articles appeared weekly in 
the country newspapers giving fu r th 
er information and suggestions.

This sort of work is making pro
gress for the poultry industry in gen
eral. The system with which poul
try extension work is being conduct
ed is very largely responsible for 
this result. Fo r  each season of the 
year a timely phase of poultry work 
is demonstrated along the most prac
tical lines. Better methods bring 
better profits, which a ttrac t  attention 
to and respect for the industry as a 
whole.

The Onion.
I h e  scientific world is coming to 

recognize in the onion a thing of 
great  food value: in it are found some 
of the most valuable and tonic min
eral salts in the vegetable kingdom. 
Onions were supplied raw to the 
troops in France. People always ate 
onions to break up a cold. Cooked 
onions are sedative and laxative. 
Onions are known as a cure for in
somnia and are useful in rheumatism. 
Nothing will relieve acute bronchitis 
and dyspnoea so quickly as the old- 
fashioned onion poultice. Onions are 
easily digested, nourish, stimulate the 
appetite, soothe the nerves and act as 
a mild diuretic. They contain sulphur 
and other elements which act as in
testinal antiseptics.

Grand Rapids Forcing TomatoSelecte d  fo r u»e In our ow n  green hou ses
$5 per or.

Reed & Cheney C om pany
Grind Rtpidi, Michigan

COLD STORAGE
F O R  W IN T E R

APPLES
in  Grand Rapids, Mich., the all year  
round m arket and distributing center  
for a w id e and prosperous art a. Direct 
transportation w ith  all im portant mar
k ets  of the country, w ith  storage in  
transit priv ilege covering apples on 
w hich through rates to final destination  
w ill apply w hen  desired. W e se ll space  

and g u a r a n t e e  proper tem perature. W rite for rate 
schedu les and reservations.

KENT STORAGE CO.
G R A N D  R A P I D S ,  M I C H I G A N

M I L L E R  M I C H I G A N P O T A T O  C O .
Wholesale Potatoes, Onions

C orrespondence Solicited

Frank T. Miller, Sec’y and Treas. Wm. Alden Smith Building 
Grand Rapids. Michigan

WE BUY AND SELL
Beans, Potatoes, O nions, Apples, C lover Seed, T im oth y  Seed, Field 
Seeds, Eggs. W hen you  have goods for sale or w ish  to purchase 

W RITE. W IRE OR TELEPHONE US

Both Telephone* IJ17 M O S e i e y  B f O t h e f S ,  GRAN D  RAPIDS ^MICH.

M. J. DARK  
Better known as Uose 
22 years experience

M. J. Dark & Sons
Wholesale

Fruits and Produce
106-108 Fulton St., W .

1 and 3 Ionia A v e ., S. W .

Grand Rapids, Michigan
Direct receivers of T ex a s and Oklahoma 

PEACHES.

WE HANDLE THE BEST GOODS OBTAINABLE 
AND ALWAYS SELL AT REASONABLE PRICES

E C A U S E—it has the same 
texture and melting point as butter.

A-l Nut Margarine
is considered by most dealers an ideal brand for both Summer and Winter.

M. Piowaty & Sons of Michigan
MAIN OFFICE, GRAND RAPIDS, MICH.

Branches: Muskegon, Lansing, Bay City, Saginaw, Jackson, Battle 
Creek, Kalamazoo, Benton Harbor, Miah.; South Bend, Ind.

OUR N EAREST BRANCH WILL SERVE YOU



O ctober 1, 1919
M I C H I G A N  T R A D E S M A N

The N ew  York Apple Situation.
A Rochester X. Y., broker's  letter 

says of the New York apple situa
tion :

“O ur apple crop is about three 
weeks earlier than usual, and all early 
varieties have been picked and the 
farmers begin to harvest  the Green
ings and winter varieties.

“The  prevailing low prices for dried 
apples, caused by the lack of any im
portan t  foreign trade, has not encour
aged the evaporators to run a t  full 
capacity, as they can not  make money 
at the present prices for dried apples 
and a t  the high prices which they 
have to pay for paring  apples, and 
also considering the higher cost of 
production. If  the evaporators can 
not get 20 to 22c for their products, 
they will not  sell, but will keep them 
for later shipments.

“The cider men begin to bid $1.75 
per 100 pounds, and we can not  fill all 
our orders at these prices. In our 
opinion the prices for cider apples 
will still go higher, as the demand 
for sweet cider with benzoate (about 
45c per gallon) and sweet cider first 
pressing, for the manufacture of vine
gar (25c  per gallon), is tremendous, 
with orders coming in from all parts  
of this country.

The canning factories are more or 
less in the same boat as our evapora
tors. as they can not compete with 
the present prices for Virginia and 
Pennsyl vania qualities.

“The evaporator is placed between 
the cider man and the canning fac
tories, and his difficulty in getting 
paring apples at the right price is evi
dent to every experienced dried apple 
packer.

“Some people believe tha t  Virginia. 
Missouri and Arkansas will make up 
for the shortage of Xew York State  
apples. This may be true in districts 
where dried apples of low quality can 
be u sed , . but people who are accus
tomed to use really good, dried ap
ples, don t touch these low grades. 
This s ta tement is already proved by 
the fact that these so-called W estern  
qualities can not be sold even at 
much lower prices than New York 
State  apples. The  whole east of this 
country shows no interest in these 
lower qualities.' '

Concentrated Cider Government’s 
Latest Discovery.

The Bureau of Chemistry has in
vented or discovered a cider extract 
that will probably have quite a vogue 
now that prohibition is in force. They 
have developed a process for concen
trating  sweet cider which consists es
sentially of freezing the fresh apple 
juice, grinding the frozen product and 
then by means of a centrifugal process 
separating the essential cider solids 
from the frozen water, in much the 
same way that cream is separated 
from milk. Five gallons of cider can 
be reduced by this process to one 
gallon of syrupy cider concentrate. 
This cider concentrate, being so much 
less in bulk, can be shipped and stored 
much more economically than the 
bulky fresh cider. I t  is also easier to 
keep sweet when concentrated. W hen  
it is desired to use the cider concen
trate it can be restored to its orig-

inal bulk, condition and flavor simply 
by the addition of ordinary drinking 
water.

Concentrated cider will keep sweet 
much longer than in its original con
dition. and in cold s torage it will keep 
sweet indefinitely. I ts  reduced bulk 
makes it practicable to keep it in cold 
storage. The concentrated product 
thus promises to make fresh cider 
available at soda fountains throughout 
the summer months.

Detailed information regarding the 
process and the machinery necessary 
will be furnished upon application to 
the United States Departm ent of 
Agriculture, W ashington, D. C.

Are They Men or Ghouls? 
W ritte n  fo r th e  T rad esm an .

To increase business, to make more 
money, for greed and greed only, the 
funeral directors of America and af
filiated businesses want all the bodies 
of deceased soldiers in France brought 
back to this country. \ \  hat a ghastlv 
spectacle for the world to see ten 
vessels laden with 5,000 caskets each, 
unloading a t  American ports! The 
Government took him from his family 
in health and strength,  willing or 
unwilling, and if it cannot re tu rn  him 
alive, why should it send the decom
posed remains to his friends? The 
body that  is no longer of any use 
to the individual soldier is of no use 
to any one else and should not be 
made a source of profit in business.

Even when necessary to exhume a 
body, friends prefer that  the work 
be done by sympathetic  ones. How 
and by  whom shall such a gigantic 
task be done?

Said a re turned Red Cross nurse 
to the parents of one still “over 
th e re :” “Y our boy is just  as well off 
“over there” in France as if he laid 
over there,” pointing beyond the cem
etery fence by the country church. 
W hy should we disturb their remains 
in God’s own earth, “brothers  in 
arms,- side by side, guarded and 
watched over by the people for whom 
they truly gave their lives?

Minion.

Nippy Mornings
usher in the pancake season 
and pancakes call f o r  s y ru p .

Map l
makes delicious “ma- 
pley-' tasting syrup and 
it costs but 94c a gallon 
Customers will be glad 
to learn of this saving— 
syrup recipe w ith every 
bottle. Suggest it when 
selling pancake flour 

and make two sales in one.

It is an irresistible flavoring too— 
in all sw eets and desserts.

Order of your jobber or 
Louis H ilfer Co.

1205 Peoples Life Bldg., Chicago.

Crescent Mfg. Co.
(M-452) SEATTLE. WASH.

Moore’s Mentholated 
Horehound and Tar Cough Syrup

This remedy has gained an enviable reputation during the past 6 years 
Grocerymen everywhere are making a nice profit on its sale and have satis
fied customers and a constantly increased demand.

I f  our salesman does not call on you, your jobber 
can get i t  for you.

We are liberal with samples for you to give away, the samples create a 
positive demand.

Be progressive and sell the latest up-to-the-m inute cough and cold 
remedy. Join our delighted list of retailers.

THE MOORE COMPANY, Temperance, Mich.

WE ARE HEADQUARTERS 
WHOLESALE

Fruits and 
V egetables
**rompt Service Right Prices 

ourteous Treatment

Vinkemulder Company
GRAND RAPIDS MICHIGAN

A ll the way from the grower to
the consumer “ Bel-Car-Mo”  is

protected by sanitary measures
that insure its purity.

I t ’s the quality 

your customers

find in “ Bel-Car-Mo”  

that cause them to feel 

grateful to the dealer 

who carries it in 

stock. Your jobber 
has it.

g u a r a n t e e d

m-CA *•%
l b r a n d  < 

PEANUT 
BUTTER

Wilmarth show cases and store fixtures in West Michigan's biggest store

In Show Cases and Store Fixtures Wilmarth  is the best buy—bar none
Catalog—to merchants

W ILM A R TH  SH O W  CASE CO M PANY  
1542 Jefferson A venu e Grand Rapids, Michigan

M a d e  Jn G ra n d  R a p id s
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Foster, Stevens & Co.
Wholesale Hardware

157-159 Monroe Ave. :: 151 to 161 Louis N. W.

Grand Rapids, Mich.

Brown & Sehler Co.
“Home of Sunbeam Goods“

Manufacturers o f

HARNESS, HORSE COLLARS
Jobbers in

Saddlery Hardware, Blankets, Robes, Summer G oods, M ackinaws, 
Sheep-Lined and Blanket-Lined Coats, Sw eaters, Shirts, Socks, 

Farm M achinery and Garden T o o ls, A utom obile T ires and 
T ubes, and a Full Line of A utom obile A ccessories.

G R A N D  R A P I D S , M I C H I G A N

Michigan Retail H ardw are Association. 
President—Geo. W. Leedle, Marshall 
V ice-President—J. H. Lee, Muskegon. 
S ec re ta ry —A rth u r  J . Scott. M arine 

City.
T rea su re r—W illiam  Moore, D etro it.

Hints for the Hardware Dealer in 
October.

W ritte n  fo r th e  T radesm an .
In October the hardware dealer 

should be looking ahead to the 
Christmas trade, and laying his final 
plans for Christmas.  The T hanks
giving holiday at the end of Novem
ber with many dealers marks the 
opening of the Christmas selling sea
son. although the Christmas trade 
does not come in with anything like 
a rush until  a couple of weeks later. 
So that the forehanded hardware  
dealer will begin to plan his Christ
mas campaign some time in October, 
in order to clear away the prepara
tory work in plenty of time.

Meanwhile, the regular fall trade 
is coming along, and should be stim
ulated by every means possible. The 
most effective method of stimulating 
seasonable business is by means of 
effective window displays.

The show window is worth a lot of 
money to the hardware dealer who 
has the genius to properly utilize it. 
A Cincinnati merchant some years 
ago put the situation in a nutshell:

I am paying $140 a m onth store 
rent—$100 for the show window and 
$40 for the store."

For  that very reason the hardware 
dealer who pays a proportionate 
amount for the show window wher
ever he is located should make that 
window earn him the largest possible 
returns.

There  are lots of seasonable dis
plays that can be put on just now. 
For instance, at this particular sea
son a large number of householders 
are re-arranging the stoves and pipes 
that  have been idle since last winter. 
These householders will be interested 
in a display of stove polish, pipe 
enamel, aluminum paint for pipes, 
small brushes, and similar accessories. 
Two or three lengths of old pipe 
partly re-varnished or partly re 
finished will attract instant attention. 
The display should include an assort
m ent of moderate  priced brushes with 
price cards.

Fall housekeeping is also in full 
swing. Here is another chance to 
put on a good display. In fact, a 
series of displays could be contrived 
of the wide variety of housecleaning 
essentials carried in the hardware 
store. You can include curtain- 
stretchers. step-ladders. dustless 
mops, brushes, vacuum cleaners, car
pet sweepers, wool and feather dust
ers. brooms, polishes, tubs, pails.

scrubbing brushes—in fact, there is 
an infinite variety to be displayed.

Considerable window space will of 
course be given to stove displavs. 
Now is the time to push heating 
goods, and to clinch those sales you 
failed to make last month. Give the 
stoves a good chance. D on’t let them 
be hidden away at the back of the 
store, but bring them to the front, 
give them every bit of floor space 
you can spare, and put on an occa
sional window display. Here  is a dis
play that one dealer found very suc
cessful :

Along the top of the window hang- 
some lanterns on wire— stovepipe
wire will do for this, and it does not 
show very much. If the window has 
one large pane of glass extending to 
the top or ceiling a wire should hang 
from the center of the ceiling to with
in five or six feet of the bottom of 
the window. From this another wire 
should slant to right and left facing 
the window to within 3 feet of the 
window floor. 1 hen starting in the 
center,  suspend lanterns by short 
lengths of wire about 12 inches apart,  
twist ing the wire several times around 
so that there will be no slipping. Fill 
the bottom of the window with stove 
boards arranged in a semi-circle, set 
up a large heater in the center far 
enough back so that when two lengths 
of pipe are set up and an elbow a t 
tached the collar on the elbow will 
look as though there were a flue in 
the window. If possible, have a large 
pasteboard or dummy figure of a 
farmer in his shirt sleeves si tting on 
a lantern box. Place him directly be
hind the big heater.  The coat off 
will suggest  in a realistic way the 
heat of the stove. Fasten to his out
stretched hand a small oil heater. 
Then place the smaller heating stoves 
around the semi-circle. In the spaces 
formed by the circle place a small 
oven for a base and on this a large 
oil stove. Fill in the space in front 
of the stoves with flue stops, collars, 
dampers and elbows. Place joints of

Sand Lime Brick
Nothing u  Durable 
Nothing u  Fireproof 

Makea Structure« Beautiful'
N o  Fainting 

N o Coat for Repairs 
Fire Proof 

Weather Proof 
Warm in Winter 
Cool in Summer

Brick is Everlasting

Grande Brick Co., Grand Rapids 
So. Mich. Brick Co., Kalamazoo 
Saginaw Brick Go., Saginaw
Jackaon-Lansing Brick Co. Rives 

Junction

Boston Straight and 
Trans Michigan Cigars

H. VAN EENENAAM & BRO., Makers 
Sample Order Solicited. ZEELAND, MICH.

Jobbers in A ll Kinds of

B ITU M IN O U S  COALS  
AND COKE

A. B. Knowlson Co.
203-207 Power«' Theatre Bldg., Grand Rapida, Mich.

Bell Phone 596 Citi. Phone 613(6

L y n ch  B rothers 
Sales Co.

Special Sale Experts
Expert A dvertising  

Expert M erchandising

269-216-211 Murray B;dg 
GRAND RAPIDS, MICHIGAN

IF YOU HAVE A N  OIL PUMPING 
MOTOR INSTALL

McQUAY-NORRIS
S i i f u u ' e u l '

RINGS
Use one in the top groove of each piston. Allows 

perfect lubrications—controls excess oil.

D SHERWOOD HALL CO.. Ltd.
30-32 Ionia Ave.. N. W. Grand Rapids. Michigan

Michigan Hardware Co.
Exclusively Wholesale

Grand Rapids, Mich.
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different size pipe at each side. Then, 
with price cards attached, you have a 
window that will sell stoves.

The display can be made smaller if 
the window will not  accommodate all 
these items. Stove displays should 
never be overcrowded. Be sure to 
use att ractive display cards wherever 
possible to emphasize the special 
features of the stoves on display.

Oil heaters are worth featuring. 
Emphasize the idea of using the hea t
er for “'that cold, far-off room ” on 
exceptionally cold days. Quite a few 
oil heaters can be sold if the}- are 
properly featured.

Incidentally, the dealer should not 
forget that there is good business to 
be done at all times in stove acces
sories. Hardly  a home but needs 
some article in connection with the 
heating system. It may be a coal 
shovel, coal hod, ash-sifter,  ash can, 
stove lining, package of fire clay, 
stove board, flue stopper, collar, coal 
shovel, or any one of several dozen 
saleable articles. The prospective coal 
situation should make ash sifters de
cidedly popular this winter.

A very seasonable display can be 
made by using lanterns,  lamps, burn
ers, wicks, etc. The dark evenings 
coming on create a demand for these 
lines: and however popular electricity 
may be, it has not yet crowded kero
sene out of country or even city 
homes. Indeed, every city home 
should have a kerosene lamp for the 
occasional emergencies when electric 
current fails.

A show card could be used to good 
advantage in pointing out the special 
features of the lanterns displayed. 
These would include the size of the 
oil tank, extinguishing device, brass 
bowl, style of burner, consumption of 
oil and time of burning with one 
filling, as well as other features.

Alarm clocks are also good fall 
and winter articles. It is harder to 
get up on a dark morning. Alarm 
clocks have in recent years been h an 
dled very successfully by many hard
ware merchants, and att ractive win
dow' displays are a great help in m ak 
ing sales. Show-cards should be used 
in connection with displays.

Incidentally there are good oppor
tunities to lend attractiveness to 
October displays by working in ha r
vest and autumn accessories—such as 
autumn leaves, corn-stalks, pumpkins 
and other seasonable suggestions of 
autumn and the harvest.  These things 
help immensely to make the season
able displays attractive and effective, 
and it takes very little extra  work to 
weave them into  the general design 
of any seasonable window displav.

Victor Lauriston.

German Goods M ust Be Branded In 
U . S.

Im porte rs  in the United States who 
have been planning on handling Ger
man-made merchandise freely, with
out having to go to the trouble of 
explaining the once-iamous “made- 
in-Germany ’ label will find at least 
one big obstacle in their path. A 
number of reports have been cir
culated to the effect that German 
manufacturers would leave the label

M I C H I G A N

off articles manufactured for export 
to this country.

In this connection the following 
provisions of the present tariff act 
will be of interest:  :

All articles of foreign manufacture 
or  production which are capable of 
being marked, stamped, branded or 
labeled without in jury m ust be m ark 
ed, stamped, branded or labeled so as 
to indicate the country  of origin, in 
legible English words, in a conspicu
ous place that shall not be covered 
or obscured by any subsequent a t 
tachments or arrangements.  Such 
marking, stamping, branding or label
ing must be as nearly indelible and 
permanent as the nature of the article 
will permit.

If any article is found upon ex
amination not to be marked to indi
cate the country of origin, it shall 
not be delivered until so marked at 
the importer 's  expense.

All packages containing imported 
articles must be marked to indicate 
the country of origin and also to

R A D E S M A N

show the quantity  of their contents.”

This ruling, according to officials, 
includes everything which German 
m anufacturers sent to this country 
before the war. I t  is also intimated 
by officials that  more care will be

exercised to see that  goods bearing 
the German trademark are stamped 
in such a manner that  they can not 
be overlooked.

Seasons come and seasons go, but 
the gas m eter goes on forever.

KYBO
1000 Sheet Manila Tissue

SNOWHITE
6 oz. Bleached Crepe

Stocked by all progressive dealers.
Write for prices and sample rolls.

The Dudley Paper Company, Lansing, Mich
We furnish you with blotters to distribute to your trade.

BOWSER
FIG. 103

Thousands of Footsteps 
You Might Have Saved!]
V este rday ,  today and  tomorrow, you and  your  clerks 

have countless customers for oil and  gasoline. I t  m eans 
m any  steps to  and  from th e  isolated oil sh e d — many 
useless operations and m any  wasted  moments.  Contras t  
this m e th o d  with a

Bowser Oil and Gasoline System
a sys tem  with u n d e rg ro u n d  or basem ent t a n k  holding a 
season’s storage— clean, safe an d  efficient. A system 
with a pum p ins ta l led  a t  th e  most convenien t  place. A 
system th a t  is se lf-measuring , se lf-com puting , one th a t  
insures safe ty ,  convenience, n ea tn ess ,  service and  in 
creased profits. W rite  today for our booklet.

S. F. BOWSER & CO., Inc., Ft.Wayne, Ind., U.S.A.
Canadian Office and Factory, Toronto, Ontario 

Sales Offices in All Centers Representatives Everywhere

)%)#&'$&% %!"!" % " " " """!" ! " " " "!"P"P"� UUUP� PU!! U!   *    !
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Grand Council of Michigan U. C. T.
G rand C ounselor—C. C. S ta rk w ea th e r, 

D etro it.
G rand  Ju n io r  C ounselor—H . D. R an - 

ney, Saginaw .
G rand P a s t  Counselor—W . T. B allam y, 

B ay City.
G rand  S e c re ta ry —M aurice H eum an, 

Jackson .
G rand  T rea su re r—Lou J. B urch , of D e

tro it.
G rand  C onductor—A. W. S tevenson, 

M uskegon.
G rand  P a g e —H. D. Bullen. L ansing .
G rand S en tine l—G eorge E. Kelly, K a la 

mazoo.

Consider the Proposed Federal Tax 
Too High.

Holland. Sept. 26— I feel greatly 
interested in your discussion of the 
Fordney plan to change our present 
Federal tax system. 1 share my opin
ion with Mr. Stock well, of Edson, 
Moore & Co. Good, fair minded busi
ness men consider one-fourth of 1 
per cent, a fair tax on retail business 
and. from my own experience of tax- 
paying, that would be even higher 
than the present income tax. I think 
the present method clumsy and Ford- 
ney's method is all right, only he is 
too high, even one-half of 1 per cent, 
is too high. Economy should begin 
at W ashington and Lansing and all 
the headquarters. B. Steketee.

Traverse City. Sept. 24—Referring 
to yours of Sept 19. suggesting t e 
:mposition of a general sales tax on 
the sales price of every article of 
merchandise so’d by the merchant in 
place of the present cumbersome 
method T w;l! say that  I most heartily 
agree with you upon the plan sug
gested. I do not. however,  agree with 
vou upon the rate  per cent. This tax 
should not exceed one-half f 1 p ' r  
cent:: at least the rate should be so 
adjusted that the gross tax should not 
1 " more than ;t now is. The present 
method is abominable “♦•>x:ng t 1' 1
life" out of the ordinary man. so to 
sneak who is not equipned for the 
meth d nbw' m vogue. The present 
n b t  must mr-olve a verv heavv ex
pense to manipulate:  the new nlan 
-••<Tnre«fpd v'oulvt 1 e =o s”'!1ple and so 
easily enforced that the present tax 
--, .m  ’̂onbt bp reduced one half

•♦ b n o  d ’ m m iit ’ on o f th e  am g.m ft r r -

• r “d T bone some p ’an better  and 
'impler than the present comoFcate : 
o-r-in^ement can bp devi=ed

Frank  Hamilton

row margins of profit, particularly in 
times of depression. I am not a stu
dent of tax matters, but I believe the 
only fair basis of taxation for the 
necessarily high expenses of the Gov
ernment at the present time is a tax 
based strictly on the personal income, 
the percentage of tax to vary accord
ing to the necessities of the Govern
ment. I would not favor the proposed 
method for this reason: Everyone 
earns an income and everyone, there
fore. should be treated exactly alike, 
with, of course, a low exemption. It 
would obviate entirely all double tax 
ation. It would not be injurious to 
business. Fo r  instance, the Govern
ment taxes you and me on our per
sonal income and it can injure no one 
but you and me. but the m oment they 
taxed the Michigan Tradesm an or 
Edson. Moore & Co., it m ight work 
an injury to a large number of people. 
Tn other words I believe the present 
form of taxation of corporations is 
unjust.  Frederick Stockwell.

The man with a good umbrella is 
able to appreciate the cloud's silver 
Filing.

Michigan
State Normal College

Ypsilanti, Michigan
Prepares f  r v< ry  gr id 

o f vork f  * >m the k in d o rg m - 
f t  i t . th h u h  s<** <1 

F  ! * r> r  n s . r t 27. 
Vn< f i b U

O P S Minie,
S r  r .

«M r w

r I r r t  n r

OCCIDENTAL HOTEL
FIRE PROOF 

CENTRALLY LOCATED  
Rates $1.M and up 

EDW ARD R, SW ETT, M*r. 
Muskegon Michigan

GRAHAM & MORTON 
Transportation Co.

CHICAGO
M r A  Pius

• War T ax

Michigan R ailroad
Boat F lyer 8 P. M. 

Sundays -T  uesdays -Thursdays
Leave Holland 9 30 p. m. Tues., Thurs.. Sun. 
Leave Chicago 7 p. m. Mon.. Wed.. Fii.

p,°R,'iU"= for Freight Shipments

H O T E L  HERKIMER
G RA N D  RAPIDS. MICHIGAN  

European Plan. 75c Up 
Attractive Rates to Permanent Guesta 

Popular Priced Lunch Room 
COURTESY SERVICE VALUE[GOODRICH I  BO ATS 1
To Chicago

D a ily —8.05 p. m .

From C hicago
D a ily —7:45 p. m. 

FARE $3.50 Plus 28c War Tax.

Boat Car Leaves Muskegon Electric 
Station 8:05 p. m.

Goodrich City Office, 127 Pearl St„ N. W. 
Powers Theater Bidg.

Tickets sold to all points west. 
Baggage checked thru.

W. S. NIXON,
City Pass. Agent.

h o t e l  McKi n n o n
C A DILLAC, MICH 
EU RO PEAN  PLAN

Rooms with Running W ater—  $1.00 and up
Rooms with B ath ......................... $1.50 and up

DINING SERVICE UNEXCELLED

Detroit  Sent. 26— T am in receipt 
u  vour letter of Sent 25. While we 
never can tell what the future may 
hold for us. without going into the 
m atter  exhaustively. T am inclined to 
think that we would loot- with d’s- 
t’avor upon a 1 per cent. Government 
«ales tax. It would he an easy way 
for the Government to raise the mon- 
ev—it would he too easy—and ;t 
would he a terrific tax on all kinds 
of businesses which are done on nar-

■«ugr- •>».*. lUrtl'fiauU ami il»Uu'a> 
.mers no» r.»liv< rh* »alu. * ftr.-t 
Murtislif.

We furnish you with sketches, prices 
snd operating cost for the asking.

THE POWER CO.
BeU M 797 Citizens 4261

W E  IN V IT E  C O R R E S P O N D E N C E  

J obbers—Brokers—D ealers

HOM-BRU—(Hops and Malt)
Details and Prices on request.

H O M -BR U  E X T R A C T  C O M PA N Y
11 Grand R iver W est, D E T R O IT , M ICHIGAN

CODY
HOTEL

IN  T H E  H E A R T  OF T H E  CITY  
D ivision  and Fulton

r a t e s  \  w ith o u t bath 
( $1.50 up w ith  bath

CODY C A F E T E R I A  IN C O N N E C T I O N
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Gabby Gleanings From Grand Rapids.
Grand Rapids. Sept. 30— Samuel R. 

Evans, who represents Renfro Bros., 
is putting- in the month of October in 
Detroit.

W . H. McVean, who was shipping 
clerk for the Loose-W iles Biscuit Co., 
at Grand Rapids, from Jan. 1 to Sept. 
1. has changed his line, having engag
ed to act as stock salesman for the 
Palmer Bros. Pure Blood Stock Co., 
of Belding. He has made good al
ready, having sold a shorthorn  bull 
to Altona parties for $825.

Shelby Herald: Franklin Pierce, 
the versatile representative of John 
D. Rockefeller 's “greates t  of oil” 
financial octopuses, was one of the 
original discoverers of this country 
and modestly admits that  he helped 
wheel the sand for the Lake Michi
gan dunes long before Columbus set 
sail on his venturous voyage. But 
this week he assumed the role for 
which he was early intended but 
from which he has been side-tracked 
by the demands of commerce and a 
capacious appetite. While visiting 
one of Shelby’s industrial institu
tions on Tuesday, his natural calm 
poise and ministerial mien made such 
an impression upon a number of the 
women workers that  they collectively 
agreed tha t  he was a shepherd of the 
Billy Sunday type and began an 
anxious enquiry as to his identity and 
possible location in the local pas tu r
age. The superintendent of that  de
partment,  whose name happens to be 
the same as that of the Standard Oil 
man at once informed them that  their 
surmise was correct and that as a 
sky pilot the s tranger had the famous 
Billy beat fifty ways. The josh went 
well while plans for a tabernacle were 
being discussed and elaborated and 
the prospects for a local pentacost 
accepted, but when the pseudo divine 
—with his irresistable and engaging 
m anner— called for a preliminary 
meeting for that evening there was 
such a demand for time off that  the 
m anagement was compelled to ask 
Mr. Pierce to postpone his engage
ment until a more convenient season 
—when the fruit rush is over.

Mercantile Mutterings F rom  Mag-
netic Marquette.

Marquette,  Sept. 30— Hankin & Co., 
of Munising, have purchased and re
modeled the former Depew property 
and have opened a grocery store and 
meat market.  Mr. Hankin is well 
known in Munising, having been for
merlyly in partnership with B. Osser 

call to 
of Mar-

before answering Uncle Sam’ 
visit France. Geo. Chudoloff, 
inette. Wis., has taken a half interest  
in this concern. He is a pleasant 
young man who is sure to make many 
friends in the bustling town of M un
ising.

Frank  Donckers is able to be about 
after his recent illness and his many 
friends are glad to see him around.

Again we cry— sugar, sugar, who 
has the sugar? Some game.

T hought we heard slight murmur- 
ings a little while back about a new 
hotel for Marquette. Hope our hear
ing is good “because, boss this town 
sure do need a good hotel bad.” 
W ouldn’t  Chappy Lewis look fine at 
the head of a fine new hostelry. I ’ll
say so.

Max Smuller has embarked on the 
dry goods business on N orth  Presque 
Isle avenue. Marquette.

W. J. Miller & Co. have opened a 
grocery business at 111 Spring street, 
Marquette.

Marquette  county fair this week. 
Good things raised in fair Cloverland 
will be seen at its best here. M ar
quette day is Friday. L e t ’s pray  for 
fair weather.

Business is good.
H. R. Goodman.

Fifty Years a Retail Jeweler.
On Friday of next week S. D. Pond 

will round out a half century  as a 
retail jeweler a t  Allegan.

Mr. Pond was born at Boston. 
Mass., Octfl 7, 1848, and moved to 
Adrian, Mich., in 1849. He lived on a 
farm near Adrian from 1849 to 1862, 
when he went to Toledo, Ohio, at the 
age of 14 (1862) and learned the
trade of watch repairer.  W en t  back 
to Adrian in 1S67. W orked there 
until 1869, when he removed to Alle
gan, Oct. , 10 ,  1869—three  days after 
his 21st birthday—and opened a jew 
elry store. He enjoys go jd health 
and works at his bench every  day and 
has without intermission since 1862, 
He has never been out of a job but 
once in that time, which lasted four 
days. He  is the only m erchant  of 
1869, 1870 and 1871 now engaged in 
trade or a profession in Allegan. He 
a ttr ibutes his good health to exer
cise. He gets up at 5:30 and goes for 
a hike every morning except Sunday 
and has for fifteen years.  On his re 
turn, he takes a 10 minute tilt  with 
a two pound dumb bell. W ith  the 
exception of five years he paid rent 
to the same man and his heirs, now 
the second generation, making forty- 
live years.  It  looks as though he 
m ight pay rent to the third genera
tion before he quits. He has received 
all there is in Masonry with the ex
ception of the Knights Templar de
gree. He has served the city six 
years as an alderman and nineteen 
years as cemetery commissioner. He 
was three years W orshipful Master 
of Allegan Lodge. No. I l l ,  F. & A. 
M. For  eighteen years he has been 
High Priest  of Eureka Chapter, R. A. 
M. He always has been a good boy 
and never cared for Scotch or Bour
bon. He married Miss Em m a Math- 
iar in 1872. He lost his wife in 1904. 
H e  never married again. Has a 
daughter  unmarried, who keeps house 
for him.

. Mr. Pond is a good merchant, a 
good friend and a good citizen. W h at  
more can a man accomplish in this 
world?

C. E. \  an Devoit will open a g ro 
cery store at 3 East Leonard street. 
The National Grocer Co. has the o r
der for the stock.

S5

COFFEE
is  the big  th ing  ju s t  n ow

Now is the selling season for Coffee. Now 
is the day, and the hour. W e  are in the 
thick of the big Advertising Campaign. You 
should know w hat this m eans to you, and 
your store, and your trade.

You have Coffee to sell—and there will 
n e v e r  come a better time. Make the most 
of it—push your special brands—put in w in
dow displays post up the coffee ads—show 
coffee—talk coffee—boost coffee!

Rem ind your customers of Coffee. “A ny 
coffee today, Mrs. B row n?”— “ Shall I send 
some coffee, Mrs. S m ith ? ” A nd a lw ay s 
over the ’phone—“ Do you w ant some cof
fee, too, Mrs. Jones?”

Certainly they w ant coffee. Because they 
are reading about i t—and thinking about it. 
And by doing your part you will be helping 
in a big cause. Don’t forget that!

Note the schedule of advertising for the 
first four m onths as appended. This shows 
you that this isn t any little thing. It reaches 
more than Sixteen Million Coffee Consumers.

Saturday Evening Post 
Literary Digest 
Christian Herald 
Sunday School Times 
Youth’s Companion 
American Boy 
St. Nicholas 
Ladies’ Home Journal 
Good Housekeeping 
Pictorial Review

Country
C opyrigh t by  th e  Jo in ! Coffee T ra  le

Delineator
Designer
W oman’s Magazine 
McCall's Magazine 
W oman’s Home Companion 
People’s Home Journal 
W oman’s World 
Farmer’s Wife 
Farm Journal 
Successful Farming 

' Gentleman
P ublic ity  C om m ittee of th e  U nited S ta tes.

Cash in on

D on’t Let High Coffee 
Prices Scare You

D on’t ruin your coffee business by recommending cheaper grades. 
You’re lost the very moment you start to recommend cheaper grades 
of coffee to your customers. People WILL pay the price for good 
coffee. Nero Coffee will always be of the same high uniform quality 
regardless of what the 1'other fellow" does. Nero quality WILL be 
maintained. Nero is shipped to you the very day it is roasted. The 
best coffees grown go into every package. You can keep your cus
tomer's confidence and increase your coffee business despite high prices 
by recommending Nero.

This Advertising Co-operation
A 22 week newspaper advertising campaign is now running in Bay City, Saginaw, and other 
Michigan cities. More to come. Write us today for details of our plan that will help you to 
maintain and increase your coffee business regardless of high prices.

Royal Valley Coffee Company
321 East Larned St. Detroit, Michigan
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M ic h ig a n  B o a rd  o f P h a rm a c y . 
P res id e n t—H. H. H offm an, S andusky. 
S ec re ta ry  an d  T rea su re r—E. T. Boden, 

B ay  City.
<3ther M em bers—C. S. K oon, M uske

gon; Geo. P . Snyder, D e tro it; Jam e s  
W ay, Jackson .

Millions In Soft Drinks.
One of the effects of prohibit ion is 

seen in the organization of capitalists 
to buy one of the patented soft drinks 
for $25.000.000. This big sum does 
not secure the bottl ing rights to the 
beverage, which are retained by the 
Southern owners.  The  profit on the 
$25.000.000 is expected to come from 
the soda fountains, which gives an 
idea of the extent of the trade in soft 
drinks.

Of course this is only a beginning. 
Constitutional prohibition has not a r 
rived yet and the harvest is going to 
be long and wide. I f  one man can 
advertise a beverage so extensively 
that he can sell it for $25.000.000 other 
men can do the same thing, if they 
only choose names wisely and ad
vertise them well. Brewers were ex- 
perimentinjg with near-beers profit
ably even before our wartime prohibi
tion was enacted, and the variety of 
drinks at the fountains, already large, 
is bound to be increased by this reve
lation of their financial possibilities.

The  only objection to that sort of 
competition is the temptation it puts 
upon unscrupulous manufacturers to 
t ry  to put a “kick” or even a “near
kick” into their drinks. Alcohol is 
pre tty  well excluded under the restr ic
tions of the law, but in the old days 
it is said that  a few proprietaries de
pended upon the presence of a certain 
amount of narcotic  for their popu
larity. and it is hard  to see why soft 
drinks cannot be treated in the same 
way. As drug addiction is far more 
dangerous than drunkenness, so the 
t incturing of drinks with narcotics 
would be far worse than the use of 
alcohol. T h a t  is a danger to be guard
ed against  in the exploitation of soft 
drinks which is now beginning.

The Tactful Pharmacist.
In the olden days when the public 

was not so wise on prices and the 
retailers were less conscientious and 
frank, a customer went into a drug 
store and presented a prescription 
that called for one part  sodium chlor
ide and ten parts  aqua pura. The drug
gist's salesman spent half an hour 
behind the prescription case, then 
came out with the bottle, holding it 
tenderly and breathed confidentially, 
“Seventy-five cents.” “ Isn ’t that  an 
awful price for that  prescription?” 
asked the customer.

“Not now,” sadly replied the clerk. 
“The tariff on sodium chloride is 
something fierce and you’ve no notion

how the price of aqua pura has gone 
up in the last few days.

The money was paid, and a few 
days later the customer returned tor  
a refilling of his bottle of throat 
gargle. The old druggist  himself was 
on the job and he chatted merrily 
while he filled the prescription. H an d 
ing it out. he said:

“Gome in again when you want 
something more expensive."

"But is there no bill for this?"
"Nab. man, what are you thinking 

about? It's only salt and water!"
A few days later an enterpris ing 

prescription clerk was advertising for 
a job and not  giving any references.

Maple Extract.
The following formula for an a r 

tificial maple flavor, which should be 
so labeled, has been found entirely
satisfactory:

Vanillin ............................... 20 grs.
Coumarin .............................  10 grs.
Oil of Rose ....................... 2 dps.
Oil of Anise .......................  I  dp.
Oil of Celery ................... 10 dps.
Tincture of Fenugreek .. Vz oz.
Fluidextract of Coffee .. 1 dr.
Maple Sugar, pure ..........  1 oz.
New Orleans Molasses .. 2 ozs.
Glycerin ...............................  1 oz-
Alcohol .................................  3 ozs.
W ate r  ...................to make 1 pt.
Dissolve the first five items in the 

alcohol: dissolve the molasses, sugar 
and glvcerin in the water:  mix the 
two. solutions, add the o ther materials,  
mix well and then keep for at least a 
month in a warm place. Keep pro
tected from light.

Eyebrow Pencils.
W hite  wax ................... .. 12 parts
Ceresin ........................... ..  3 parts
Petrola tum ................... 4 parts
W ool fat ....................... 4 parts
Olive oil ....................... 6 parts
Pigment ......................... . sufficient
Talc ............................... . .  sufficient
Melt the white wax and ceresin

together,  add the petrolatum and 
wool fat and when all are melted, in
corporate the oil. The coloring sub
stance should be tr itura ted with pow
dered talc, after which it is to be 
incorporated.

Saccharine as Sugar Substitute.
The Japanese Government is con

ducting extensive experiments to de
termine the effect on the  public health 
of saccharine as a substi tute for sugar. 
The prohibition on the use of sac
charine has been in force in Japan 
for sixteen years, and if this restric
tion is removed it is thought  it will 
have the effect of materially reducing 
the cost of sweetening.

Soldiers Makek Good Employes.
“W h at  experience have you had?" 

asked an employer of a stalwart young 
applicant for a job in his office.

"I was in the war, sir,” came the 
answer.

“Soldiers make good men unless 
they have acquired the cigarette habit. 
You’re hired.”

And the youngster, who had left 
college to go to France, found him
self then and there a member of the 
great industrial world. The employer 
is one of the wisest men in the ex
port business to-day. wise because he 
learns fast and discards old theories 
as soon as better ones present them 
selves.

The old theory was that  a soldier 
was a rolling stone, an adventurer, a 
hero, if you will: but no business man. 
The new theory is that  war training 
and discipline teach a man qualities 
that are assets to him in business: 
the value of quick judgment, of stanch 
loyalty to the job, of concentration, 
and of unflinching courage in crises. 
Moreover, he has learned to do one 
or two definite jobs as a mili tary man. 
He may have learned to build roads, 
to cook, to nurse, to handle machin
ery, to drive a car. or  to drill men. 
W hatever  it was, he learned to do it 
well and thoroughly and it has made 
him a Jack-of-One Trade, at least.

This “Thank You” Is Noticed.
W hen “thirs t-quenchers” or sand

wiches are delivered to nearby offices 
by an Arkansas druggist,  a sticker is 
pasted on the napkin which covers

them. This sticker carries the ad
dress, price, and "Thank  you. That 
customers like this little courtesy is 
evidenced by the many pleasing com 
ments  constantly made on the tiny 
sticker.

O F F IC E  O U  « F IT T E R S
LOOSE LEAF SPECIALISTS

237-239 Pearl St. (near the bridge) Grand Rapids

■
 SIDNEY ELEVATORS

Will reduce handling expense and speed 
up work—will make money for you. Easily 
installed. Plans and instructions sent with 
each elevator. Write stating requirements, 
giving kind machine and size platform 
wanted, as well as height. We will quote 
a money saving price.

Sidney Elevator Mnfsr. Co., Sidney, Ohio

Chocolates

Package Goods of 
Paramount Q uality  

and
A rtistic  Design

The Best Sellers
W e are just starting the fourth m onth o f the 1919 

H oliday Season. From our experience, w e consider 

among our v ery  best se llers, such item s as

Holiday Box Paper
Popular Copyrights

Ivory Goods
Djer-Kiss Sets Manicure Sets

Leather Goods
Children’s Books

Weber’s Candy

Order today and give u s a chance to prove to your  
custom ers, through you , the w orth of these articles.

Hazeltine & Perkins Drug Co.
G r a n d  R a p i d s ,  M i c h i g a n
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WHOLESALE DRUG PRICE CURRENT

Extraordinary 
Astonishing! 
Astounding!

All the  adjectives in the  dictionary fall 
short in doing justice to  the  sensation 
created by the  new, absolutely pure

20 other Flavors Double Strength

T h ey  have sim ply  revolution ized  th e  flavor
ing extract business. 21 flavors. A  trial o f  th e  
V anilla establishes a dem and for th e  entire  
line. W elcom e our salesm an w hen he calls.

Consumer satisfaction guaranteed ; money 
refunded by us on the slightest complaint.

GARRETT & CO., Inc.
Food Products Established 1835

Bush T erm inal—Bldgs. 9 and 10, B rooklyn, N .  Y

Red Crown 
Gasoline for Power

The m odem  motor and improved carburetors have demon
strated beyond question that gasoline made especially for 
motor fuel—as Red Crown is made—will give the most 
power—the m ost speed and the m ost miles per gallon.
Red Crown, like your automobile, is built to specifica
tions and Red Crown specifications have been worked out 
by the m ost eminent petroleum chemists and automobile 
engineers available.

Red Crown contains a continuous chain of boiling point 
fractions, starting at about 95 degrees and continuing to 
above 400 degrees. It contains the correct proportion of 
low  boiling point fractions to insure easy starting in any 
temperature—the correct proportion of intermediate boil
ing point fractions to insure sm ooth acceleration—and the 
correct proportion of high boiling point fractions with 
their predominance of heat units to insure the maximum  
power, miles and speed.

These are the things that make Red Crown the m ost effi
cient gasoline possible to manufacture with present day 
knowledge.

For sale everywhere and by all agents and agencies of

STANDARD OIL COMPANY
(INDIANA)

Chicago U. S. A.

Prices quoted are nominal, based on market the day of issue.
Acid«

B oric (P ow d.) . .  18® 25 
B oric (Xt&l) . .  . .18® 25
C arbolic ................. 27@ 31
C itric  ................. 1 18@1 25
M uria tic  ............... 3%@ 5
N itric  .......................  10® IS
Oxalic .....................  35® 40
S u lphu ric  ............. 3)*© 6
T a r ta r ic  ............. 1 94@1 10

A m m o n ia
W ater , 26 deg. . .  10@ 20 
W ater , 18 deg. . .  9)4® 18 
W ate r , 14 deg. . .  9® 17
C arb o n ate  .............  19® 25
C hloride (G ran .) 17)4® 25

B a lsa m «
C opaiba ............. 1 00® 1 20
F ir  (C an ad a) . .  1 75®2 00 
F i r  (O regon) . . . .  50® 75
P e ru  .....................  5 00®5 20
Tolu ...................  2 25®2 50

B a rk s
C assia  (o rd in ary ) 45® 50 
C ass ia  (S aigon) 90®1 00 
S a ssa fra s  (pow. 60c) ® 55 
Soap C ut tpow d.)

40c ........................... 30® 35
Berries

Cubeb ................... 1 75@1 80
F ish  ........................... 90® 1 00
J u n ip e r  ............... 12 )4@ 20
P rick ley  A sh  . .  @ 3 0

E x t r a c ts
L icorice ................... 60® 65
L icorice powd. . .  1 25® 1 50

Flower«
A rn ica  .....................  75® 1 00
C ham om ile (G er.) 75® 80 
C ham om ile Rom . 1 00® 1 20

C otton  Seed ___  2 50@2 70
E igeron  ............  12 50@12 75
C ubebs ............. 11 50@11 75
E ig ero n  ........... 13 50® 13 75
E u ca ly p tu s  . . . .  1 25® 1 35 
H em lock, p u re  2 00@2 25 
J u n ip e r  B errie s  16 00@16 25 
J u n ip e r  W ood . .  3 00@3 25 
L ard , e x tra  . . . .  2 00@2 20 
Lard. No. 1 . . .  1 60® 1 80 
L av en d e r F low  11 00® 11 25 
L avender, G a r’n  1 50® 1 75
L em on ..................  2 25@2 50
L inseed , boiled, bbl. @2 31 
L inseed , bid less 2 41@2 46 
L inseed , raw , bbl. @2 29 
L inseed  ra w  le ss  2 39® 2 44 
M ustard , tru e , oz. (a 2 95 
M usta rd , artif il, oz. @1 25
N eatsfoo t ...........  1 65@1 85
Olive, p u re  ____ 4 75@6 00
Olive, M alaga,

yellow  ............. 3 76® 4 00
Olive, M alaga,

g reen  ............... 3 75® 4 00
O range, S w eet . 4 25@4 50 
O riganum , pu re  ®2 6u 
O riganum , com ’l 1 00@1 25 
P ennyroya l . . . .  2 50®2 75 
P ep p erm in t . . . .  9 00@9 25 
Hose, p u re  . . .  38 00®40 00 
R osem ary  F low s 2 00 @2 25 
Sandalw ood, E .

1........................ 15 00@15 20
S a ssa fra s , t ru e  3 G0®3 25 
S assa fra s , a r t i t i ’l 90®1 20 
S p ea rm in t . . . .  12 00® 12 25
Sperm  ................... 2 40® 2 60
T an sy  ................. 5 50® 5 75
T a r, U SP  ............... 48® 60
T u rp en tin e , bbls. @1 70 
T u rp en tin e , less 1 80® 1 85 
W in te rg reen , tr .

A cacia,
Gums 

1st ........... 60® 65
A cacia, 2nd . . . . . . 55® 60
A cacia, S o rts  . . . . 35® 40
A cacia, pow dered 45® 50
A lues (L arb . Pow ) 30® 40
Aioés (L ap e  Pow .) 30® 3»
Aloes (Soc Pow ) 1 40® 1 50
A safoe tida  ........  4 50@5 00

Pow ......................  @7 50
C am phor ........... 4 20® 4 25
G uaiac  . . . . . . . . . . .  ®2 25
G uaiac , pow dered  ®2 50
Him» ......................  ®  85
Hi no, pow dered  . .  @ 100
M yrrh  .....................  @1 40
M yrrh , P ow ...........  @1 50
Opium  ............. 11 50@12 00
Opium , powd. 12 50@12 80 
Opium , g ran . 13 50® 13 80
Shellac ............... 1 30® 1 40
Shellac B leached  1 40® 1 50

12 00® 12 25 
W in te rg reen , sw ee t

b irch  ...............  7 50@7 75
W in te rg reen , a r t  90@1 20
W orm seed ......... 6 50® 6 75
W orm w ood ___  9 00® 9 25

P o ta s s iu m
B ica rb o n a te  . . . .  55® 60
B ich rom ate  . . . .  37)4® 50
B rom ide ................. 70® 80
C arb o n ate  ............. 92® 1 00
C hlora te , g r a n 'r  70® 75
C hlora te , x ta l  o r

Pow d......................  45® 50
C yanide ............... 32)4® 50
Iodide ................  4 29@4 44
P e rm a n g a n a te  . . .  75® 1 00 
P ru ss ia te , yellow  so® 90 
IT u ss ia te , red  . .  1 S5®2 00 
S u lp h a te  ............... ® 85

R o o ts
i r a g a c a n th  ___  4 50® 5 25
i ra g a c a n th  pow der @4 00 
T u rp en tin e  ........... 15® 25

Insecticides
A rsen ic  ............... 13)4® 20
B lue V itrio l, bbl. @ 11 
B lue V itrio l le ss  12® 17
B ordeaux  M ix D ry  20® 37 
H ellebore, W h ite

pow dered ........... 38® 45
In se c t P ow der . .  55® 1 00 
Lead, A rsen a te  P o  32® 49
L im e an d  S u lphu r 

Solution, gal. . .  20® 25 
P a r is  G reen  ......... 46® 52

Ice C ream
P ip e r fee  C ream  Co., 

K alam azoo
Bulk, V an illa  ............... 1 10
Bulk, C hocolate ........... 1 20
Bulk, C aram el ........... 1 20
Bulk, G rap e -N u t ___ 1 20
Bulk, S traw b e rry  . . . . 1 30
Bulk, T u tti  F r u i t i  . . . l 30
B rick , V anilla  ............. l 20
B rick , C hocolate  . . . . l 60
B rick , C aram el ........... 1 60
B rick, S traw b e rry  . . . . f 60
B rick . T u t t i  F r u it i  . . 1 60
B rick  an y  com bina tion l 60

L e a ve s
B u chu  ...................  @3 00
B uchu, pow dered  @3 26
Sage, bu lk  ........... 67® 70
Sage, % loose . . .  72® 78
Sage, pow dered  . . 5 5 ®  60 
Senna, A lex . . . .  1 40® 1 50
Senna, T in n ........... 30® 36
S enna, T inn . pow. 35® 44
U va U rsi ............... 25® 30

O ils
A lm onds, B itte r ,

t ru e  ............. 15 00@16 00
Alm onds, B itte r ,

a rtif ic ia l ......... 7 00@7 20
A lm onds, Sw eet,

t ru e  ................. 1 75@2 00
A lm onds, Sw eet,

im ita tio n  ......... 75@1 00
A m ber, c rude  . .  3 00® 3 25 
A m ber, rectified  3 50@3 75
A nise  .................  2 50@2 75
Berg& m ont . . . .  8 50®8 76
C a jep u t ............... 1 75 @2 00
C assia  .................  4 50@4 75
C as to r ................. 2 25 @2 50
C edar L ea f ___  3 00®3 25
C ttrone lla  ........... 80@1 20
Cloves ................. 4 00® 4 25
C ocoanut ............... 40® 50
Cod L i v e r ........... 6 60 0 6  76
C ro ton  ............... i  00® 2 26

A lkanet ..............  3 75® 4 00
Blood, pow dered  60® 75
C alam us ................. t>0(u2 ¡>u
E lecam pane , pwd. 22® 25 
G en tian , powd. 25® 30
G inger. A frican, 

pow dered  ..........  29® 36
Gillgei, .laUmiCd daiy
G inger, Jam a ica ,

pow dered  ........... 35® 40
G oldenseal, pow. 8 00® 8 zo 
Ipecac, powd. . .  4 50®5 00 
L icorice, pow d. 35® 40 
L icorice, powd. 40® 50
O rris, pow dered 40«, 45
Poke, pow dered  25® 30
R h u b arb  ..............  @2 oo
R hubarb , powd, 2 50@2 75 
Rosinw ood, powd. 30® 35 
S a rsap a rilla , H ond.

g r o u n d ...............l  25@1 40
S a rsap a rilla  M exican,

ground ............. 75® 80
Squills .....................  35® 40
Squills, pow dered  60® 70 
T um eric, powd. 25® 30
V alerian , powd. . .  @2 00

Seeds
A nise .....................  42® 45
A nise, pow dered  47® 50
B ird , I s  ................... 13® 19
C an ary  ................... 28® 35
C araw ay , Po. .75 60® 65
C ardam on ........... 2 00 @2 25
Celery, powd. 80c 70® 75
C oriander pow d .3u 22)s@25
D ill .........................  30® 35
F en n e ll .................. 30® 40
EJ3*  .........................  15® 20F lax , g round  . . . .  15® 20 
F oen u g reek  pow. 15® 25
H em p ................... 12)4® 18
L obelia  ................... 7o@ 75
M ustard , yellow  45® 50 
M ustard , b lack  . .  36® 40
Boppy .....................  © 1 0 0
Q uince ...................l  so@ l 75
®a P® .......................  15® 20
S abad illa  ............. @ 35
Sabadilla , powd. 30® 35
Sunflow er ............... 15® 25
W orm  A m erican  @ 45 
W orm  L ev an t . .  1 65@1 75

Tinctures
A c o n i te ................... @1 7o
Aloes ...................  @1 20
A rn ica  ...................  @1 60
A safo e tid a  ........... @3 90
B elladonna  ......... @1 40
B enzoin  ............... @ iso
B enzoin  Com po’d  @3 00

B u chu  ................... @2 74
C an th a rad ie s  . . .  @2 90

C apsicum  ...........  @1 95
C ardam on  ........... @1 50
C ardam on, Comp. @1 35
C atech u  ............... @1 50
C inchona ............. @1 80
Colchicum  ........... @2 40
C ubebs ...................  @2 60
D ig ita lis  ............... @1 60
G en tian  ............... @1 20
S in g e r ................... @1 50
G uaiac  ................. @2 65
G uaiac, A m m on. @2 40
Iodine ................... @ 150
Iodine, Colorless @2 00
Iron , clo................ @1 45
K ino ..................... @1 36
M yrrh  ................. @2 25
N ux V om ica . . . .  @1 95
O pium  ................... @4 50
Opium , C am ph. @1 25
Opium, D eodorz 'd  @4 50
R h u b arb  ............... @1 go

Lead, red  d r y -----13 @13)4
Lead, w h ite  d ry  13@13% 
Lead, w h ite  oil . .  13@13)4 
O chre, yellow  bbl. @ 2
O chre, yellow  le ss  2)4® 5
B u tty  .........................  5® 8
Red V en et’n Am. 2)4® 5
Red V enet n E ng. 3® 6
Verm illion, A m er. 25® 30
W hiting , bbl...............  @ 2 %
W h itin g  ............... 3)4®  6
L. H . P . P rep . 3 50@3 75

M iscellaneous
A cetana lid  ........... 60® 65
A lum  .......................  is ®  ig
Alum, pow dered an d

ground  ............... 16® 20
B ism uth, S u b n i

t r a te  ......... 4 02@4 10
B orax x ta l o r

pow dered ........... io@  15
C an th arad es  po 2 00®6 50
Calom el ............... 2 27@2 35
C apsicum  ............... 38® 46
C arm ine  ............. 6 50® 7 00
C assia  B uds ......... 50® 60
Cloves ................... 57® 65
Chalk P rep a re d  . .1 2 ®  15 
Chalk P rec ip ita te d  12® 16
C hloroform  ........... 45® 65
C hloral H y d ra te  1 70@2 10
C ocaine ........... 12 30® 12 85
Cocoa B u t t e r .........65® 76
Corks, Lst. less  60%
C opperas, bb ls...........@ 03
C opperas, le ss  . .  3)4® . 8
C opperas, powd. 4)a@ lo  
C orrosive Sublm  2 11@2 20 
C ream  T a r ta r  . . .  70® 75
C uttlebone  ___  1 00® 1 10
D extrine  ............. 10)4® 15
D over s P o w d er 5 75® 6 00 
E m ery , All N os. 10® 15
Em ery, Pow dered  8® 10
E psom  S alts , bbls. @3)4 
Epsom  S alts , less  4® 10
grgut .....................  @4 75
E rgo t, pow dered  @4 75 
F la k e  W hile . . . .  15® 20
F orm aldehyde, lb. 27® 80 
G elatine ............. 1 55@1 75
G lassw are, fu ll case  68% 
G lassw are, less 50% 
G lauber S a lts , bbl. @ 2% 
G lau b er S a lts  le ss  3)4® 8
Glue, B row n ..25® 35
Glue, B row n G rd. 20® 30
Glue, W hite  . . . .  30® 35
Glue, W hite  Grd. 30® 35
G lycerine ............... 28® 42
H ops ....................... 85® 1 00
{°dine ................. 5 85@6 10
Iodoform  . . . . .  6 90 @7 20 
i-eao. A ceta te  . . .  25® so 
Lycopodium  . . .  2 25@2 50
M ace .......................  80® 90
M ace, pow dered 95® 1 00
M enthol ........  11 00 @11 25
M orphine ----- 13 00® 13 65
N ux Vomica ......... @ 30
N ux V om ica, pow. 20® 30 
P ep p e r black , pow. 37® 40
Pepper, w hite  ......... @ 50
P itch , B urgundy  @ 15
Q uassia  ................... 12® 15
Q uinine ............. 1 40@1 80
R ochelle S a lts  . .  66®  60
S acch arin e  ........... @ 40
S alt P e t e r ............... 20® 30
Seid litz  M ix tu re ..  43® 64
Soap, g reen  ........... 20® 39
Soap m o tt c as tile  22)4® 25 
Soap, w h ite  c as tile

case  .........................  @24 00
Soap, w h ite  cas tile

less, p e r b a r  ......... @2 60
Soda A sh ............. 4)4® 19
Soda B icarb o n ate  3)4®  10
Soda, Sal ............. 2)4® 5
S p ir its  C am phor . .  @2 44
S ulphur, roll ___  4)4® 10
S ulphur, Subl. . .  4%@ 10
T a m arin d s  ............. 25® SO
T a r t a r  E m etic  1 Q3@l 10 
T u rp en tin e , Ven. 50®$ 00 
V anilla  E x. p u rs  1 50@2 00 
W itch  H azel . .  1 S6@l 76 
Z inc S u lp h a te  . . . .  14® 16
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GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six  hours of mailing, 

and are intended to be correct at time of going to press. Prices, however, are 
liable to change at any time, and country merchants will have their orders filled
at market prices at date of purchase.

ADVANCED  
L o w n e y 's  Cocoa 
C e le ry  Seed 
H e m p  Seed 
Rape Seed 
G a lv a n iz e d  P a ils  
G a lva n ize d  Tubs

D E C L IN E D
M azó la
W h o le  C loves 
C a n a ry  Seed 
P o p p y  Seed 
B ro o m s

A M M O N IA  
A r c t ic  B ra n d

12 oz. 16c, 2 doz. box 2 TO 
16 oz. 25 c, 1 doz. box 1 75 
32 oz. 40c, 1 doz. box 2 So 
M o o re 's  Household B ra n d  

12 oz., 2 doz. to  case  . .2 70

A X L E  G R E A S E  
M ica, 25 lb. p a il . . . .  1 60

B A K E D  G O O D S 
L o o s e -W ile s  B ra n d s

K rispy  C rack ers  ........... IS
Li. W . Soda C rack e rs  . .  17 
L. W . B u tte r  C rack ers  17
G raham  C rackers  .........IS
F ig  iòni B ar ................... IS
L,. W. G inger Snaps . . . .  17
Honey G irl P la in  ........... 23
H oney G irl iced  ........... 24
Coconut T affy ............... 27
V anilla  W afer ................. 35

S u b jec t to  q u a n tity  d is 
count.

B L U IN G
J e n n .n g s ' C ondensed P e a rl
Sm all, 3 doz. box . . . .  2 55 
L arge, 2 doz. box . . . .  2 70 

Moore’s N on-Freezing  
4 oz., 3 doz. to  case  . • 2 5o 
8 oz. 3 doz. to  case  . .  3 75

BRE A K FA ST FOODS 
C racked W heat, 24-2 4 bO
C ream  of W heat . . . .  7 50 
P iU sbury 's  B est C er'l 2 25 
Q uaker Puffed  R ice . .4  85 
Q uaker Puffed  W heat 4 30 
Q uaker B rk fs t B iscu it 1 90 
Q uaker Corn F lak es  . .3 35
R alston  P u r in a  ........... 4 00
R alston  B r a n z o s ...........2 20
R alston  Food, la rge  . .  3 35 
R alston  Food, sm all . .  2 35 
sax o n  W h e a t hood  . 4 80
Shred  W h ea t B iscu it 4 ou 
T riscu it, 1 8 ....................... 2 26

K ellogg’s B rands 
T oasted Corn F lakes 4 20 
T oasted  Corn F lak es

in d iv id u a l ............... 2 00
Exrumbles ....................... 4 2u
K rurubies, Indv ............ 2 00
B iscuit ............................. 2 00
D rinket ......................... 2 60
P e a n u t B u tte r  ........... 3 66
B ran  ................................. 3 60

BROOMS
F an cy  P a rlo r , 25 lb. . .  9 50 
P a rlo r, 6 S tr in g , 25 lb. 8 75 
S ta n d a rd  P a rlo r , 23 lb. 8 00
Common, 23 lb ..............  4 25
Special, 23 lb ...............  6 50
W arehouse, 34 lb .......... 9 00

B RU SH E S
Scrub

Solid B ack, 8 in. . . . .  1 50 
Solid B ack, 11 in. . . .  1 75 
P o in ted  E n d s ............... 1 25

Stove
No. 1 ............................. 1 10
No. 2 .............................  1 16

Shoo
No. 1 ...............................  90
No. 2 ............................. 1 25
No. 3 .................................  2 00

B U TTE R  COLOR 
D andelion, 25c size  . .  2 00

Beans— C a nned  
Red K idney . . . .  1 3o@l 45
S tr in g  ................. 1 35 @ 2 70
W ax ..................... 1 35@2 70
Lim a ................... 1 20@2 35
Red ......................... 95@1 25

C la m  B o u illo n
B u rn h am 's  7 oz. . . . . .  2 50

Corn
S tan d a rd  ................. . . .  1 55
C ountry  G entlem an . .  1 75
M aine ....................... . . .  2 00

H om iny
V an C am p .............. . . .  1 35
Jack so n  ................... . . .  1 20

L obster
% lb .............................. 2 45
Vi lb ............................. . . .  4 60

M ackerel
M ustard , 1 lb ........... . . .  1 80
M ustard , 2 lb. . . . . . .  2 80
Soused, lVi lb ........... . . .  1 60
Soused, 2 lb ............... . . .  2 <9

M ushroom s
B u tto n s , Is , p e r case  1 25

P lum s
C aliforn ia , N o. 3 . . . .  2 40

P e a rs  in Syrup
M ichigan ................ .. . .  1 75
C alifo rn ia  ................ . .  2 35

P eas
M arrow fa t ........  1 7 5@1 90
E arly  J u n e  . . . .  1 úóu  1 irti
E a rly  J u n e  s iftd  1 8u@2 25

P eaches
C aliforn ia, No. 2Vi .. 4 75
C aliforn ia , No. l  . . . .  2 40
Pie, ga llons . . .  7 50@ 9 50

P in e a p p le
G ra ted  No. z  ........ . . .  4 00
Sliced No. 2 E x tra . .  4 75

P u m p k in
Van Cam p, No. 3 . . . .  1 35
V an Cam p, No. 10 . .  4 50
L ake  Shore, No. 3 . . .  1 35
V esper, No. 10 . . . . . .  3 90

S a lm on
W arre n 's  1 lb. T a ll . . 4 lu
W arren  s  Va lb. F la t  2 60
W a r re n s  1 lb. F la t . .  4 2d
Red A lask a  ............ . . .  3 90
Med. Red A laska  . . .  3 50
P ink  A laska  .......... . . .  2 75

S a rd in e s
D om estic, V*s . .  5 5U
D om estic, vis • • 7 O0@>8 00
D om estic, V*s . .  7 0u@8 00
C alifo rn ia  Soused . . . .  2 25
C alifo rn ia  M u sta rd . 2 25
C alifo rn ia  T om ato . .  2 25

S a u e rk ra u t
H ackm uth , No. 3 . . . .  1 40

S h rim p s
D unbar, I s  doz. . . . . . .  1 85
D unbar, lVis doz. . . . .  3 40

S tra w b e rr ie s
S ta n d a rd  .......................
F ancy  .............................

T o m a to e s
No. 2 ................... 1 35 @1 60
N o. 3 ....................  2 00@2 35
No. 10 ............................. 7 00

C H O C O L A T E  

W alte r  B ak er & Co.
P rem ium  .........................  42
C arac a s  ............................. 36

W alte r M. Low ney Co.
P rem ium , Vis .................  40
Prem ium , %s .................  39

C IG A R S

P e te r  D ornbos B rands
D ornbos Single B ndr. 48 00
D ornbos P e rfec to  . .  42 50
V an Dam , 5c ........... 37 50
V an Dam , 6c ............. 42 50
V an  D am , 7c ........... 50 00
V an D am , 10c ........... 70 00

N a tio n a l G ro c e r Co. B ra n d s  
A ntonella  C igars, 50

foil ........................... 37 50
A ntonella  C igars, 100

foil ........................... 37 50
A n to n e lia  C igars, 25

t i n s ........................... 37 50
E l R ajah , D ip lom át

icas, 100s ............... 7 00
E l R a jah , corona, 50

p e r 100 .................  7 75
E l R a jah , E p icu re , 50

p er 1000 ................74 00
E l R ajah , E p icure, 25,

p e r  100 .................  8 30
El R a jah , A rk , 50,

Der 100 .................  7 30
E l R ajah , P res id en t,

50, p e r 100 ............... 10 00
Gdin. M onarch , 50,

wood, p e r 100 . . . .  5 60 
Odin, M onarch. 25 t in  5 60 
M ungo P a rk , 2500 lo ts  69 12 
M ungo P a rk , 1000 lo ts  70 81 
M unga P a rk , 500 lo ts  72 52
M ungo P a rk , less th a n

500 ......................... 75 00
M ungo P a rk , 25 wood 75 00

Jo h n so n  C igar Co. B ran d s
D u tch  M as te rs  Snyd 110 00 
D u tch  M as te rs  Club 100 00 
D utch  M as te rs  B anq  90 00 
D u tch  M as te rs  In ’le 100 00
D utch  M aste rs  Spec 72 50 
D utch  M as te rs  S ix . .  50 00 
E lp o rtan o  ..................... 55 00

W orden G rocer Co. B ran d s
C harles th e  8th ........  70 00
f i r s t  N a tio n a l ......... 35 00
P a rte llo  .........................  47 00
Q ualex  .........................  48 00
H em ete r C ham pion 50 00
C ourt R oyal ............. 56 00
B oston S tra ig h t . . . .  48 00
T ran s  M ichigan ___  50 0U
K uppenheim er, No. 2 45 00
R oyal M ajo r ............... 52 00
L a V alla R osa  K ids 50 00 
L a  V alla R osa  B lu n t 72 00 
L a  V alla R osa  C ab 't 90 00 
V alla G rande  ..........  52 00

C L O T H E S  L IN E

H em p, 50 f t ......................  2 20
T w isted  C otton , 50 f t  3 25 
T w isted  C otton, 60 f t .  3 90
B raided , 50 f t ....................4 00
B raided , 80 f t .................  4 25
S ash  Cord ....................... 5 25

C O C O A
C A N D L E S

Paraffine, 6s ...................  17
Paraffine, 12s ................. 17
W ic k in g  ...............................  40

C A N N E D  G O O DS 
A p p le s

3 lb. S ta n d a rd s  . . . .  @2 00 
No. 10 ......................... @7 60

B la c k b e rr ie s
*  lb ..........................................
S tan d a rd  No. 10 ___  15 00

Beane—Baked
B row n B eau ty  No. 2 1 35
Campbell, No. 2 ___ 1 50
Frem ont, No. 2 .......... 1 35
Van Camp, V4 lb.......... 75
Van Camp, i  lb........... 1 25
Van Camp, 1V4 lb ........... 1 62
Van Camp, 2 lb. . . . . 1 «5

C A T S U P
S nider's, 8 oz...............  1 85
S n ide r’s, 16 oz...............3 00

C H E E S E
B rick ................................... 37
W isconsin F la ts  ............  35
L onghorn  ........................... 36
M ichigan F u ll C ream  ..33

C H E W IN G  G U M
A dam s B lack  J a c k  ___  70
B eem an’s P epsin  ........... 70
B eechnut ........................... 80
D oublem int ....................... 70
F lag  Spruce ...................  70
Ju icy  F r u i t  .....................  70
S pearm in t, W rig leys  . .  70
Y ucatan  .............................  70
Z en o  ................................  TO

B ak e r 's  ............................. 46
B unte , 15c size ............... 55
B unte , Vs lb .......................  50
B un te , 1 lb .........................  48
C leveland .......................  41
Colonial, Vis ..............  35
Colonial, % s ..............  33
E pps ...................................  42
H ersheys, Vis ...................  41
H ersheys, Vis ...................  39
H u y le r ...............................  36
Low ney, Vis ............... 44
Lowney, Vis ..............  42
Low ney, Vis .............. 42
Low ney, 5 lb. can s  . . .  42
V an H ou ten , Vis ..........  12
V an  H outen , V4s ..........  18
V an  H outen , Vie ..........  36
V an  H o u ten , I s  ............ 05
W a n -E ta  ...........................  so
W ebb .................................  S3
W ilbu r, Vis .....................  S3
W ilbu r, Vis .......................  s s

C O C O A N U T

Vis, 5 lb. case  D unham  44
Vis, 5 lb. case  .............  43
Vis & Vis, 15 lb. case  43 
6 and  12c pkg. in  p a ils  4 75
B ulk, pa ils  .......................  32
Bulk, b a rre ls  ...................  30
24 8 oz. pkgs., p e r case  5 30 
48 4 oz. pkgs. p e r case  5 40

C O F F E E  R O A S T E D  
B u lk

Rio ............................... 26 @28
S an to s  ......................... 37 @40
M aracabo .............................. 43
M exican .............................  43
G u tam ala  ........................... 42
J a v a  ................................... 50
M ocha .................................  50
B ogota ...............................  43
P e a b e rry  ............................. 41

P a cka g e  C offee

New Y ork B asis  
A rbuckle ....................... 42 00

M c L a u g h lin ’s X X X X  
M cL aughlin’s XX X X  p a ck 
age coffee is sold to  re ta i l 
e rs  only. M ail all o rde rs  
d irec t to  W. F . M cL augh
lin & Co., Chicago.

E x t r a c ts

N. Y.. p e r 100 ............... 9Vi
F ra n k 's  250 packages  14 60

C O N D E N S E D  M IL K

E agle , 4 doz.................. 11  00
Leader, 4 doz................  8 50

E V A P O R A T E D  M IL K

C arnation , T all, 4 doz. 7 25 
C arnation , B aby 8 doz. 6 60
P e t, T a ll ......................... 7 50
P e t, B aby  ....................... 5 25
V an Cam p, T all . . ; .  7 26
Van Cam p, B aby  . . . .  5 2 5

M IL K  C O M P O U N D

Hebe, Tall, 6 doz..5 75
H ebe, B aby, 8 doz. . .  5 50

C O N F E C T IO N E R Y

Stick  C a n d y  Paii3
H orehound  .....................  26
S tan d a rd  ......................... 26

C ases
Jum bo ............................... 28

M ix e d  C a n d y
P a ils

B roken  ................ . . . .  27
C u t L oaf ......................... 27
G rocers ............................. 21
K in d e rg a rten  ................  30
L eader ............................... 27
N ovelty  ............................  28
F rem io  C ream s ............  35
R oyal ................................. 25
X  L  O ..............................  25

S p e c ia ltie s  P a ils
A uto  K isses  (b a sk e ts ) 28 
B onnie B u tte r  B ite s  ..33 
B u tte r  C ream  Corn . .  33 
C aram el Bon Bons . .  34 
C aram el C roque tte s  . .  3U
C ocoanut W affles ___  30
Coffy Toffy ................... 32
Fudge, W alnu t M aple 32 
Fudge, W aln u t Choc. 32 
Fudge, Choc. P e a n u t 30 
C ham pion Gum  D rops 26 
R asp b erry  Gum  D rops 26
Iced O range Jellies  . .  28 
I ta lia n  Bon B ons . . . .  28 
AA Licorice D rops

5 lb. box ....................  2 15
Lozenges, P e p ................. 30
Lozenges, P in k  ..........  30
M anchus .................... 28
M olasses K isses,

B ask e ts  .......................  27
N u t B u tte r  P u ffs  . . . .  30

C h o co la te s  P a ils
A ssorted  Choc................. 35
A m azon C aram els . . .  37
C ham pion ........................  31
Choc. Chips, E u rek a  40
K londike C hocolates 39
N abobs ............................. 39
N .bble S ticks, box . .  2 50
N u t W afe rs  ................. 39
Ocoro Choc. C aram els  38
P e a n u t C lu ste rs  ..........  45
Q u in te tte  .......................  35
R eg ina  .............................  30

Pop C o rn  G oods

C ra ck e r-Jack  P rize  . .  6 60
C heckers P rize  ............  6 60

C o ugh D rops
Boxes

B unte  ............................... 1 30
P u tn a m  M enthol . . . .  1 50 
S m ith  Bros. ................... 1 60

C O O K IN G  C O M P O U N D S

M a zo la
P in ts , tin , 2 doz...........8 50
Q u arts , tin , 1 doz. . .  8 00 
Vfc Gal. tin s , 1 doz. . .  15 25
Gal. tin s , Vè doz.......... 14 80
5 Gal. tin s , Vi doz. ..20  00

C O U P O N  B O O K S

50 Econom ic g rad e  . .  2 25 
100 Econom ic g rad e  3 75 
500 Econom ic g rad e  17 00 
1,000 Econom ic g rad e  30 00 

W here  1,000 books a re  
ordered  a t  a  tim e, sp ec ia l
ly p rin ted  fro n t cover is 
fu rn ish ed  w ith o u t charge.

C R E A M  C F  T A R T A R
6 lb. boxes ...................... 65
3 lb. boxes .......................  66

D R IE D  F R U IT S  

A p p le s
E vcp 'ed , Choice, b lk  . .  22 

C itro n

10 lb. box ........................... 43

Peel
Lem on, A m erican  . . . .  31 
O range, A m erican  . . . .  32

R a is in s
Choice S 'ded, 1 lb. pkg. 16
F an cy  S’ded 1 lb. pkg. 17 Vi
Thom pson Seediest,

1 lb. pkg ...................  20
Thom pson Seedless, 

bulk  .............................  19

C a lifo rn ia  P ru n e s

90- 100 25 i*>. bOX03 , 18
80- 90 25 lb. boxes .
70- SO 25 lb. boxss -■ • @19
60- 70 25 lb. boxes , 22
50- 60 25 lb. boxes . 25
40- 50 25 lb. boxes ,
30- 40 25 lb. b '.xes . •Q 30

F A R IN A C E O U S  G O O DS

B eans

Califo- n ia  L im as . . . .  15 
M L H an d  P .ck ed  . .  9% 
B row n, H olland  ............... 8

F a r in a
25 1 b. p ack ag es  . . . .  2 80 
Bulk, p e r 100 lb s ..........

H o m in y
P earl. 100 lb. sack  . . . .  5 25

M a c a ro n i
D om estic, 10 lb. box ..1  10 
D om estic, b roken  bbls. 8Vs 
S k in n e r 's  24s, case  1 37 Vi
Golden Age, 2 doz. . . 1 9 0  
F ould’s, 2 doz.............. 1 90

P e a rl B a r le y
C heste r .......................... 5 75

Peas

Scotch, lb .........................  7V4
Split, lb ............................. 10

Sago
E a3 t In d ia  .........................  15

T a p io c a

P earl, 100 lb. sack s  . . . .  13 
M inute, S u b s titu te , 8

oz., 3 doz....................  4 00
D rom edary  In s ta n t, 3 

doz., p e r case  ........  2 70

F IS H IN G  T A C K L E  

C o tto n  L in e s

No. 2, 15 fee t .............  1 45
No. 3. 15 fee t .............  1 70
No. 4. 15 fee t .............  1 85
No. 5, 15 fee t .............  2 15
No. 6, 15 fe e t .............  2 45

L in e n  L in e s

Fudge, Choc. P e a n u t 28 
Sm all, p e r 100 y a rd s  6 65 
M edium , p e r 100 y a rd s  7 25 
L arge , p e r 100 y a rd s  9 00

F lo a ts

No. 1%. p e r  g ross . .  1 50
No. 2, p e r  g ro ss  ___  1 75
No. 2V&. per gross . . . .  2 25

Hooks—-K irby
Size 1-12. p e r 1,000 . . 84
Size 1-0, p e r 1,000 96
Size 2-0. per 1,000 . . 1 15
Size. 3-0, p e r 1,000 .. 1 37
Size 4-0, per 1,000 . . 1 65
Size 5-0, p e r 1,000 . . 1 V

S inkers
No. 1, per g ro ss  . . 65
No. 2, p e r g ro ss  . . 72
No. 3, p e r g ro ss  . . 85
No. 4, per g ro ss  . . . .  i 10
No. 5, p e r g ro ss  . . . .  i 45
No. 6, p e r g ro ss  . . . .  i 85
No. 7, p e r g ro ss  . . . .  2 3D
No. 8. p e r g ross . . . .  t 31
No. 9, p e r g ro ss  . . . .  4 6!

F L A V O R IN G  E X T R A C T S  
J e n n in g s  D  C B ra n d  

P u re  V anila 
T erpeneless 
P u re  Lem on

P e r  Doz.
7 D ram  15 C e n t ........... 1 25
l 1/* O unce 20 C en t . .  1 80 
2 Ounce, 35 C en t . . . .  2 7u 
2 V* O unce 35 C ent . .  2 85 
2 Vs O unce 45 C en t . .  3 10 
4 o u n c e  55 C ent . . . .  6 2U
8 O unce 90 C ent . . . .  8 50 
7 D ram  A sso rted  . . . .  1 2E 
IV* O unce A sso rted  . .  2 20

M o o re 's  D  U B ra n d
P e r  Doz.

1 oz. V anilla  15 C en t 1 30 
lVi oz. V an illa  25 C en t 2 00 
3 oz. V anilla  35 C en t 3 00 
1 oz. Lem on 15 C ent 1 30 
lVi oz. L em on 25 C ent 2 00 
3 oz. L em on 35 C ent 3 00

F L O U R  A N D  F E E D

V alley C ity  M illing Co.
L ily  W hite  ............... 12 75
G rah am  25 lb. p e r cw t 5 25 
R ow ena  B olted  M eal,

25 lbs., p e r cw t. . . .  4 10 
G olden G ran u la ted  M eal,

25 lbs., p e r cw t. . . .  4 00 
R ow ena P a n c ak e  5 lb.

Compound ...............  6 00
R ow ena B u ck w h ea t

Com pound ................. 5 60
R ow ena C orn F lou r,

W atso n  H ig g in s  M illing 
Co.

New P erfec tio n , Vis 12 65

M eal

B olted  .............................  4 90
G olden G ran u la ted  . .  5 10

W h e a t

R ed .................................  2 13
W hite  ...............................  2 11

O a ts

M ichigan C arlo ts  ........... S3
L ess th a n  C arlo ts  ......... 85

C o rn
C arlo ts  ........................... 2 05
L ess th a n  ca r lo ts  . . . .  2 lu

H a y

C arlo ts  .........................  32 34
L ess th a n  ca r lo ts  . .  34 36

Feed

S tre e t  C ar F eed  . . . .  78 00 
No. 1 Corn & O at F d  78 00
C racked  C orn  ........... 84 00
C oarse  Corn M eal . .  84 00

F R U IT  J A R S

M ason, p ts ., g ro . 8 00 
M ason, p ts ., p e r  gro. 8 40 
M ason, q ts ., p e r gro. 8 75 
M ason, Vi gal. gro . 11 uo 
M ason, can  tops, gro. 2 85 
Idea l G lass Top, pt3. 9 50 
Idea l G lass Top, qts. 9 90 
Ideal G lass T op Vi 

gallon  .......................  12 00

G E L A T IN E

Cox’s, 1 doz. la rg e  . . .  1 60 
Cox’s, 1 doz. sm all . .  1 00 
K nox’s Spark ling , doz. 2 00 
K nox 's  A cidu’d doz, . .2  10
M inute, 1 doz...............  l  25
M inute, 3 doz...............  3 76
N elson 's  .........................  1 50
O xford ........................... 75
P ly m o u th  Rock, Phos. 1 56 
P ly m o u th  Rock, P la in  1 26 
W au k esh a  ..................  1 M
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H ID E S  A N D  P E L T S  
H id e s

G reen, No. 1 ...................
G reen, No. 2 .....................
C ured, No. 1 ...................
C ured, No. 2 ...................

C alfsk in , cured , No. 1, 70 
C alfsk in , cured , No. 2, 68%
H orse, No. l  ..............  13 00
H orse, No. 2 ............... 12 00

P e lts
Old W ool ................. 75if  2 00
L am bs ..................... 50® 1 50

S w e e t 8 m a ll 
B arre ls  ....................... 28

35 5 gallon kegs ........... . 634
38

H a lf  b a rre ls  .............. . 15

37 P IP E S
> Cob, 3 doz. In box . .  i

shearlings
Talto a

P rim e  .....................
No. 1 ........................
No. 2 .......................

W o o l
U nw ashed, med. . 
U nw a3hed, fine .

H O N E Y  
A irline, No. 10 . .  
A irline, No. 15

50@1 50

. @11 .. @10 . @9

@55
@49

4 00 
16 00

A irline, No; 25 ........... 8 75

H O R S E  R A D IS H  
P e r doz............................... 95

J E L L Y

Q uaker, 3 
fo r ........

doz. case

M O L A S S E S  
N e w  O rle a n s

F ancy  Open K e ttle  . . . .  74
Choice ...............................  60
Good ...................................  50
Stock .........  42

H alf b a rre ls  5c e x tra

NUTS— W hole 
Almonds, T e rrag o n a  30 
B razils, la rg e  w ashed 26
F ancy  M ixed .................
F ilb erts . B arcelona . .  22 
P ean u ts , V irg in ia  raw  13 
P eanu ts. V irginia,

R oasted  .....................  15
P ean u ts , Span ish  . .  15
W alnu ts  C alifo rn ia  36@37 
W alnu ts, F ren ch  ___ . .

S h e lled
Alm onds ....................  65
P ean u ts , S panish ,

10 lb. box ........... 1 85
P eanu ts , S panish ,

10 lb. bbl...................  16%
P eanu ts, Spanish ,

200 lb. bb l................ 16
P ecan s  ....................... l 50
W aln u ts  ....................  90

Bulk,
Bulk,

O L IV E S  
?al. kegs, each  
gal. kegs each

Stuffed, 4 oz................... 1 80
Stuffed, 15 oz.................. 4 50
P itted  (no t stu ffed)

14 oz............................... 3 00
M anzanilla , S oz.......... 1 45
Lunch, 10 oz................... 2 00
Lunch, 16 oz................... 3 25
Queen, M am m oth, 19

OZ............................................ 50
Queen, M am m oth, 28

O Z................................................ 6 75
Olive Chow, 2 doz. cs.

p e r doz......................... 2 50

P E T R O L E U M  P R O D U C T S

P e rfec tio n  ..................... 15.7
Red C row n G asoline 22.7 
G as M achine G asoline 44.3 
V. M. & P. N a p h th a  22.7 
C apito l C ylinder, Iron

B bls.................................. 39.8
A tlan tic  R ed E ngine,

Iron  B bls.......................  22.8
W in te r Black, Iron

B bls................................. 13.3
P olarine, Iro n  Bbls. . .  44.8 
L . R ubbing O i l ...............12%

P IC K L E S
M e d iu m

P L A Y IN G  C A R D S  
No. 90 S team b o a t . . . .  2 25 
No. 808, B icycle . . . .  4 00 
P e n n a n t .......................  3 25

P O T A  Q U
B ab b itt’s, 2 doz.............. 2 75

P R O V IS IO N S  
B a rre le d  P o rk

C lear B ack  ................. 55 00
S h o rt C ut C lear ___ 50 00
B n sa e t, C lear 55 00@56 00
P ig  .................................
C lear F am ily  ............. 48 00

D ry  s a l t  M e a ts  
S P  Bellies . .  32 00@34 00

L a rd
P u re  in tie rce s  . .  2S®2S% 
Com pound L a rd  25%@26

P u re , p e r  pail, 30 lb. 4 60

J E L L Y  G L A S S E S  
8 oz., p e r doz...................  40

M A P L E IN E

M IN C E  M E A T  
N one Such, 3 doz.

B arre ls, 1,200 coun t 12 00
H alf bbls., 600 count 7 50
5 gallon  kegs ............. 2 50

Sm all
B arre ls  ......................... 14 00
H alf b a rre ls  ............... 7 50
5 gallon  kegs .............. . 2 80

G h e rk in s
B arre ls  ....................... 25 00
H alf b a rre ls  .............. 13 00
5 gallon ke g s  .............. 4 »0

au 10 tuns 
60 lb. tu b s  
50 lb. tu b s  
20 lb. pa ils  
io lb. pails 
5 lb. pails 
3 lb. pails

. .ad v an ce  

. .  advance  

. .a d v a n c e  

..a d v an c e  

. .a d v a n c e  1 

. .ad v an ce  1

%

S A L E R A T U S

P ack ed  60 lbs. In box 
A rm  and  H a m m e r . .  3 25 
W y an do tte , 100 . .  3 00

S A L  S O D A
G ranu la ted , bbl3...........1 95
G ran u la ted  100 lbs. cs. 2 10 
G ranu la ted , 363 pkgs. 2 25

S A L T  
S o la r  R o ck

56 lb. sack s  ....................... 55
C o m m o n

G ranu la ti d, F i n e ......... 2 20
M edium . F ine ..............  2 25

S A L T  F IS H  
Cod

M iddles ...............................  23
T ab le ts , l  lb .......................  25
T ab le ts , % lb ...............  1 75
W ood boxes ................... 19

H o lla n d  H e r r in g
S tan d a rd s , bbls............
Y. M „ bb ls .......................
S tan d ard , kegs ...........
Y. M., kegs .................

H e rr in g
K  K  K  K, N orw ay  . .  20 00
8 lb. p a ils  ................ 1 40
C ut L unch  ................  1 25
Boned, 10 lb. boxes . . . .  29 

T  r o u t
No. 1, 100 lb s ...................  12
No. 1, 40 lb s .....................

3 00 S m oked  M ea ts No. 1, 3 lb s ...................
1 80 H am s, 14-16 lb 34 M a c k e re l18 00 H am s, 16-18 lb. 33 U @34 Mess, 100 lbs............... 25 0030 00 H am s, 18-20 lb. 32% @33 M ess, 50 lb s ................... 13 25

H am . dried  Deel M ess, 10 lbs................ 2 95
s e ts  ............ 41 @42 M ess, 8 lbs........... 2 30

C alifo rn ia  H am s 92 XL @24 No. 1, 100 lb s ............. 24 00
4 30 i K mc Boiled No. 1. 50 lb s ............... 12 75

H am s .............. 36 No. 1, 10 lbs ................. 9. 80
3 25 Boiled H am s . 49 @50 L a k e  H e r r in g

Minced H am s .. 22 @23 % bbl., 100 lb s ............. . 7 50B acon ............... 34 @48

S ausages
Bologna ...........................  is
L iver ...............................  12
F ran k fo rt ................... 19
P o rk  ....................... 14@15
Veal .................................  11
T ongue  ..............................11
H eadcheese  ...................  14

Beef
B oneless ......... 25 00@27 00
R um p, new  . .  30 00 @31 00

Pio’« Feet
% bbls....................
% bbls.. 40 lbs. 77 
% bbls.

S E E D S
A nise ...........................
C anary . S m y rn a  . .  
C anary . S m yrna  . . .  
Cardom on, M alabar
C elery .........................
H em p. R u ssian  ____
M ixed B ird  .................
M ustard , w h ite  ___
Poppy ...........................
R ape ..................

45
. 20 
. 16 
1 20 

65

. 13%
• 4.9 
. 16

1 75 
3 40

1 bbi. 1« *

T r ip e
K its, 15 lbs......................... 90
l4 bbls., 40 lb s ............... 1 60
\  bbls., 80 lbs...........  3 00

C a s in g s
Hogs, p e r lb ..................50®65
Beef, round se t ___  19@20
Beef, m iddles, se t . .  45@55
s h e e P ................... 1 15@1 35

U n co lo re d  O le o m a rg a r in e
Solid D a iry  ...............  28@29
C o u n try  Rolls ............. 30@31

C a nned  M e a ts  
Red Crow n B rand

C oined B eef ................. 3
R oast B eef ............. 3
V eal L oaf ...................' 1
V ienna S ty le  S ausage  1
S au sag e  M eat ............. 3
P o tted  M eat .....................
D eviled M eat .............. '"
H am b u rg  S teak  and

O nions ...................  1
Corned B eef H ash  1 
Cooked L unch T ongues 4 
Cooked Ox T ongues 20
Chili Con C am e  ......... 1
Sliced Bacon, m edium  3 
Sliced Bacon, la rg e  . .  5 
Sliced Beef. 2% oz. . .  1 
Sliced Beef, 3% oz. . .
S liced Beef, 5 oz.......... 3
Sliced Beef. 7 oz...........
S lic 'd  Beef, tin , 3% oz. 
Speed Beef, tin , 7 oz.

R IC E
F a n c y  H ead  ___ ..........  16

R O L L E D  O A T S
M onarch, bb ls ...............10 00
Rolled A vena. bbls. 11 50
Steel Cut, 100 lb. sks. 5 50 
M onarch, 90 lb. sacks  4 75 
Q uaker, i s  R eg u lar . .  2 15 
Q uaker. 20 F am ily  . .  5 50

S A L A D  D R E S S IN G  
Colum bia, % p in ts  . .  2 25 
Colum bia, 1 p in t . . . .  4 00 
D u rk ee ’s la rge , 1 doz. 5 25 
D urkee’s m ed , 2 doz. 6 00 
D u rk ee ’s P icnic, 2 doz. 2 90 
S n id e r’s large. 1 doz. 2 4n 
S n id e r's  sm all, 2 doz. 1 45

S H O E  B L A C K IN G  
H andy  Box, la rg e  3 dz. 3 50 
H andy  Box, sm all . . .  1 25 
B ixby’s R oyal Po lish  1 20 
M iller’s Crow n P o lsh  90

S N U F F
Sw edish R apee 10c 8 fo r 64 
Sw edish R apee. 1 lb. g ls 60 
N orkoping, 10c, 8 fo r . .  64 
N orkoping, 1 lb. g la ss  . .  60 
C openhagen, 10c, 8 fo r 64 
C openhagen, 1 lb. g la ss  60

S O A P
Jam e s  S. K irk  & Com pany 
A m erican  F am ily , 100 7 S5 
J a p  Rose, 50 cak es  . .  4 85 
K irk 's  W h ite  F lake  ..  7 00

L au tz  B ros. & Co. 
Acme, 100 cak es  . . . .  6 75 
Big M aster, 100 blocks 8 00
Clim ax.. 100s ..............  6 00
Clim ax, 120s ..............  5 25
Q ueen W hite . SO cakes  6 00 
O ak L eaf, 100 cakes  6 75 
Q ueen Anne, 100 cakes  6 To 
L au tz  N ap h th a , 100s 8 00

P ro c to r  & G am ble Co.
Lenox .............................  6 00
Ivory, 6 oz.......................  8 00
Ivory, 10 oz................... 13 35
S ta r  ................................. 7 85

S w ift & Com pany 
C lassic, 100 bars . 8 oz. 7 50 
S w ift's  P ride , 100 8 oz. 6 00
Q uick N ap th a  ..............  6 50
W hite  L aundry , 100 8

oz..................................... 5 90
Wool. 24 ba rs , 6 oz 1 70 
W o o l, 100 ba rs , 6 oz. 7 00 
W ool, 100 ba rs , 10 oz 11 00

T rad esm an  Com pany 
B lack  H aw k , one box 4 50 
B lack H aw k, five bxs 4 25 
B lack  H aw k , te n  bxs 4 00 

Box co n ta in s  72 cakes, li 
is a  m ost re m ark ab le  d irt 
and  g rea se  rem over, w ith 
out in ju ry  to  th e  sk in .

S c o u rin g  P o w d e rs  
Sapolio, g ross lots . . .  9 50
Sapolio. h a lf gro. lo ts 4 85
Sapolio, single boxes 2 40
Sapolio, band . 2 40
Queen Anne, 60 c an s  3 60 
Snow M aid, 60 can s  . .  3 60

W a s h in g  P o w d e rs  
Snow Boy. 100 5c . . .  4 10 
Snow Boy, 60 14 oz. 4 20 
Snow  Boy, 24 pkgs. 6 00 
Snow Boy, 20 pkgs. 7 00

Soap P ow ders  
Jo h n so n ’s  F in e , 48 2 6 75 
Jo h n so n ’s X X X  100 . .  5 75 
L au tz  N a p h th a , 60s . .  3 60
N ine O’Clock ............... 4 25
O ak L eaf, 100 pkgs. 6 50 
Old D u tch  C lean se r 4 00 
Queen A nne, 60 pkgs. 3 60
R ub-N o-M ore ..............  5 50
S unbrite , 100 c a n s ___ 4 50
Srunbrite, 50 can s  ___  2 30

SODA
Bi Carb. K egs ........  4

SP IC E S 
W hole Spice»

A llspice, J am a ic a  . . . .  @18 
Cloves, Z an z ib a r . . . .  @50
C assia, C an ton  ........... @30
C assia, 5c pkg. doz. @40
G inger, A frican  ......... @15
G inger, Cochin ........... @20
M ace, P e n a n g  ............. @90
M ixed, No. 1 ............... @17
M ixed, No. 2 ............... @16
M ixed, 5c pkgs. doz. @45
N utm egs, 70-8 ........... @50
N utm egs, 105-110 . . .  @45
P epper, B lack  ............. @30
Pepper, W hite  ............. @40
P epper, C ayenne . . . .  @22 
P a p rik a , H u n g a ria n  

P u re  G round in Bulk 
A llspice, J a m a ic a  . . .  @21 
Cloves, Z an z ib a r . . . .  @64
C assia, C an ton  ......... @40
G inger, A frican  ......... @28
M u sta rd  ......................... @42
M ace, P e n a n g  ____  @1 00
N u tm eg s ....................... @42
P epper, B lack  ........... @34
P epper, W hite  ........... @43
P epper, C ayenne ___  @29
P a p rik a , H u n g a ria n  ..@ 60 

Seasoning
Chili Pow der. 15c . . . .  1 35
C elery S alt, 3 oz..................95
Sage, 2 oz................... 90
Onion S a lt ___ .7 .7 .7  ‘ i  35
G arlic  ...........................  1 35
Ponelty , 3% oz. . . . . . .  2 25 
K itch en  B ouquet . . . .  2 60
L au re l L eaves  ................. 20
M arjo ram , 1 oz.......... .7 90
Savory, 1 oz..................7 . 90
l nym e, 1 oz...................... 90
T um eric, 2% oz. . . . . . .  90

S T A R C H
C o rn

K ingsford . 40 lbs. 
Muzzy, 48 1 lb. pkgs. 
P ow dered , b a rre ls  
Argo, 48 1 lb. pkgs.

Kingsford
Silver Gloss, 40 lib . . 

G loss
A rgo, 48 1 lb. pkgs.
A rgo, 12 3 lbs..........
A rgo, S 5 lb s ..........
S ilver Gloss, 16 31bs. 
Silver- G loss, 12 61bs.

O olon g  
Form osa, M edium  
Form osa, Choice 
Form osa . F an cy  ,

40 @45 
45@50 
55 @75

E n g lis h  B re a k fa s t
Congou, M edium 40@45
Congou, Choice ___  45@50
Congou, F an cy 50@60
Congou, Ex. F an cy  60@80 

C e y lo n
Pekoe. M edium  . . . .  40@45 
Dr. Pekoe, Choice ..45@48 
F low ery  O. P . F an cy  55@60

T W I N E
C otton, 3 ply cone . . . .  65 
C otton , 3 p ly  balls  . . . .  65 
H em p, 6 ply .....................  26

V IN E G A R
C ider .................................  36
W h ite  W ine, 40 g ra in  20 
W h ite  W ine, 80 g ra in  26 
W h ite  W ine, 100 g ra in  29 
O akland  V in eg ar & P ick le  

Co.’s B rands.
O akland  A pple C ider . .  35 
B lue R ibbon Corn . . . .  25 
O akland W h ite  P ick lin g  20 

P ac k ag e s  no  charge.
W IC K IN G

No. 0, p er g ro ss  . . ___  70
No. 1. p er g ro ss  . . ___  80
No. p e r g ross . . . .  1 20
No. 3, per g ro ss  . . . .  1 90

W O O D E N W A R E
B a s k e ts

B ushels, w ide band,
w ire  h and les  ............. 2

B ushels, wide band,
wood hand les ........... 2

M arket, drop  hand le  ..  
M arket, sing le  hand le
M arket, e x tra  ............... l
Splint, la rge  ............... 8
Splin t, m edium  ........... 7
Splint, sm all ..............  6

B u t te r  P la te s
W ire E nd

250 in c ra te  . . . .  60
250 in  c ra te  . . . .  65
250 in  c ra te  . . . .  75
250 in  c ra te  . . . .  85
250 in  c ra te  ___, 1 15

B arre l
11% 

. 9%

C hurns 
gal., each

B arre l, 10 gal. each
Stone, 3 ga l.................
S tone, 6 g a l.................

C lo thes P ins 
Round H ead 

4% inch, 5 g ro ss  . . .  
C artons, 60 24s . . . .  
C artons, 25 60s ........

M u zzy  
48 lib . packages  
16 31b. packages  
12 61b. packages  
70 lb. boxes ___

. .  4 15 E gg Cases

. . 3 0 + No. 1, S ta r  ................. . 4 00

. .  3 40 No. 2, S t a r ................... . 8 00
. . 1 1 % 12 oz. size ................. . 4 50
■• 1 1 % 9 oz. size ..................... . 4 25

6 oz. size ..................... . 3 90
. . .  9% F a u c e ts

S Y R U P S
Corn

B arre ls  ............................
H a lf B arre ls  .................
B lue K aro , No. 1%

2 doz.........................’
B lue K aro , No. 2 2 dz. 
B lue K aro , No. 2% 2

doz ..................
B lue K aro , N 
B lue K ar 1 dz.

4 80 
4 71

C ork lined, 3 in ...........
Cork lined, 9 in. . . . . . . .
C ork lined, 10 in. . . .

M op S tic k s
T ro jan  sp rin g  ............
E clipse  p a te n t sp rin g
No. 1 com m on ............  2 00
No. 2, pa t. b ru sh  hold 2 00
Ideal, No. 7 ................... 2 00
20oz. co tto n  m op heads 4 30 
12oz. co tton  mop heads 2 60

2 00 
00

doz.

Red K aro , No. 2. 2 dz. 
Red Ivaro No. 2% 2 dz 
Red K aro , No. 10, % 

doz..............................
P u re  Cane

F a ir  ...................................
Good .............................77
Choice .........................7

T A B L E  S A U C E S  
L ea & P e rr in , la rg e  ..  
L ea  & P e rr in , sm all . .
P ep p er .............................
R oyal M int .................
T obasco  .....................
E n g lan d ’s P r id e  . 7 .
A -l, la rg e  .....................
A -l, sm all .....................
C apers  ...........................

T E A

No. 10, 10 qt. (
No. 1%, 2

12 q t. C 
14 qt. C
F ib re  .

P a lls
la ivan ized  

G alvan ’zed 
lvanized

4 25 
4

4 35 
4 00

3 25 
1 25 
1 50 
3 00
1 25 
5 00
2 90 
1 80

F ib re  ...............................  8 00
T o o th p ic k s

Ideal ...................................  65

T ra p s
M ouse, wood, 4 holes 
M ouse, wood, 6 holes 
M ouse, tin , 5 holes . .
R at, wood .....................
R at, sp rin g  .................
Mouse, sp rin g  .............

T u b s
No. 1 F ib re  ................. 42 00
No. 2 F ib re  ................. 38 00
No. 3 F ib re  ............... 33 00
L arge  G alvanized  . .  13 25 
M edium G alvanized  11 25 
Sm all G alvanized  . . .  10 25

W a s h b o a rd s
B an n e r Globe ............... 4 75

M edium . . . 40 @42 
49@52

G lass, S ingle ............... 6 00 
7 00Choice .. Double P ee rle ss  ........

F an cy  ................ 60@61 Single P ee rle ss  .......... 6 50
Bask«-! 1* 41'cU At irli li. N o rth e rn  Q ueen . ñ 75
1 l a s s e t -F ired  Choice U niversal ....................... 6 25
Basket F ired  F an cy
No. i  N i b b s ........... . .  @55 W in d o w  C le a n e rs
S ittin g s, bulk .......... . & i  \ 12 in ................................... 1 65
S iftings. L lb pkgs. @23 14 in ................................. 1 85

16 in ................................... 2 30G unpow der
M oyune. M edium .. 35 @40 W o o d  B o w lsM ovune. Choice . . . . 40® 45 13 in. B u tte r  ............... 3 00

Hyson 15 in. B u tte r  ............... 7 0Ò
............  35@40 17 in. B u ttg r  ............... 11 00
..........  50@so 19 in B u tte r  ................  12 00

W R A P P IN G  p a p e r  
F ib re , M anila, w h ite  6
F ib re  .............................  9 00
No. 1 F ib re  ..................  7%
B u tc h ers ’ M anila  . . . .  6%
K ra f t  .................................  9%
W ax  B u tte r , sh o rt c’n t  25 
P a rc h  m t  B u tte r , rolls 25

Y E A S T  C A K E
M agic, 3 doz................... I l l
S un ligh t, 3 doz...............1 00
S unligh t, 1% doz.......... 60
Y eas t Foam , 3 doz. . .  1 lg  
Y east Foam , 1% doz. 58

Y E A S T — C O M P R E S S E D  
F le ischm an , p e r  doz. . .  24

SPECIAL 
Price Current

A X L E  G R E A S E

25 lb. pails, per doz. . .18 84

KITCHEN 
K LENZER

SO can  cases, $4 p e r  case

P E A N U T  B U T T E R

65 B e l-C a r -M o  B ra n c
8 OZ., 2 doz. in case  . . 3 60

60 24 1 lb. pails  ............ 6 50
70 12 2 b. pails  ................. 5 90
65 5 lb. pails. 6 in c ra te 50
8U 10 lb pails  ..................... *>9
80 15 lb pails  ..................... 2?
20 25 lb pails  ................... 21

50 lb tin s  ................... 21 i.0
10 it>. d rum s ............... 21

S A L T
M o r to n ’s  S a lt

Per case, 24 2 lb s .......... i  so
F iv e  case  lo ts ............  1 70



30 M I C H I G A N  T R A D E S M A N O ctober 1, 1919

W hy Make Sugar the Scapegoat?
Boston. Mass., Sept. 29—In the 

flood of discussion that has broken 
loose regarding the high cost of liv
ing. an attempt is being made to make 
sugar and its distributors the scape
goats. W hy? The answer is that the 
industry is not organized, and when 
the buck gets there, there is no one 
to pass it along, and, therefore, sugar 
is it in the National game of “Tag.”

Of a dozen principal necessities, 
sugar is still the cheapest, and will, 
no doubt, continue to be. Since the 
beginning of 191S the price has ad
vanced but 16 per cent., while most  
other necessities have gone up con
siderably m o re : meats over 20 per 
cent., coffee. 28 per cent., potatoes. 40 
per cent., but ter  41 per cent., etc. 
Here and there someone may be get
t ing more than the so-called fair price
list. but. in all the o ther staples, every
one handling same is getting  a bigger 
net profit than is allowed gross profit 
on sugar.

The refiner's price of $9 per cwf.j 
plus 35 cents per cwt. for wholesale 
distribution, equals less than 4 per 
cent, gross, and I unhesitatingly state 
tha t  no legitimate jobber can cover 
even the cost of doing business, let 
alone hoping for a reasonable profit.

V\ here else is there an industry in 
this country, or any other, entailing 
the costly details of conducting its 
business with due allowance for loss
es. taxes, shrinkage, depreciation, etc. 
that is limited to a gross margin of 
less than 4 per cent..' One item alone, 
delivery, costs almost 2 per cent., es
pecially taking into consideration that  
during the past two years the supply 
for long intervals did not average 50 
per cent, of capacity, during  which 
time organizations had to be m ain
tained for fear of not  being able to 
replace help or equipment, and that, 
during such periods, even twice the 
normal margin would not cover ex
penses. \ \  here, oh, where, do the

fair price statisticians get their data  
upon which to place the gross margin 
the}- consider fair?

Then again, there is the equally 
abused retail corner grocer, who, by 
the same means, has been allotted a 
margin of 1 cent per pound on his 
sugar sales. This, you will readily 
see, is equal to less than 10 per cent, 
gross: whereas the average retail g ro 
cer is to-day operating under no less 
than 20 per cent., and he. therefore, 
should get. in order to be dealt fairly 
with, no less than 25 per cent, on his 
sugar sales.

Hoarding.
Several instances have been cited 

in the press of seizures of sugar, fn 
all but one case the quantity  involved 
was equal to no more than a small 
fraction of a th ir ty  days’ requirement 
tor the party  concerned. Tn the one 
exception, namely, the much-talked 
about 5,000,000 pound Charlestown 
seizure of August 19, I need only state 
that  on the m orning of the 20th the 
Government authorit ies saw fit to 
immediately release said sugar, as it 
was agreed that this sugar was prop
erly and legally held and not hoarded.

In what other industry would it be 
considered criminal to carry a thirty 
o r  even sixty davs’ supply of stock?

The on'v  one that mav be properly 
" cused of having hoarded sugar are 
T,1e consumers, whose pantries, by the 
tens of thousands,  must be bulging 
with sugar.

Profiteering.
The L nited States Government, 

through its equalization board, im
mediately upon acquiring control of 
the entire Cuban crop of 8,960 000.000 
pounds, added a margin of about 38 
cents per cwt.. whereas, compared to 
the size of its business, it had prac
tically no expense, so that  all of this 
margin becomes net profit. And yet 
a margin of 35 cents per cwt. is allow
ed to wholesalers,  whose average op
erating expenses exceed S per cent, 
on annual business.

The New Tastes 
Call for Raisins

More raisins w ere consum ed la st year than ever  before in  
the nation's h istory.

That is due to the call for better foods—more delicious and 
more nourishing. Standards ev ery w h ere  are raised, and  
the public has the m eans to m eet those standards.

R aisins, because of their nutrim ent, are one of th e m ost 
econom ical of foods.

Sun-Maid 
Raisins

The Nationally Advertised Brand

w ill continue to be the favored kind. Be sure th a t you  
disp lay  them . N ote how  qu ick ly  people buy.

CALIFORNIA ASSOCIATED RAISIN CO. 
M em bership 9,000 G row ers  

Fresno, California

I N C R E A S E  YOUR B I S C U I T  P R O F I T S

Advantages of an
IDEAL SUNSHINE BISCUIT DEPARTMENT

Perfect Display—Clean—Neat—Attractive
A Complete Stock with Smallest Investment

It Creates Interest and Consumer’s Demand 
Ask the Sunshine Salesman—He Knows

LOQS E  \y iL E S  ß lS C U IT  (O M PA N Y
Bakers of Sunshine Biscuits 

C H I C A G O
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The sugars that  have been sold by 
wholesalers at  excessive prices would 
not equal one day’s consumption, and 
yet, everybody in the business is 
under the cloud of profiteering.

It is safe to say that  the profit 
which the Government will make on 
the Cuban crop will far exceed the 
profit of all distributors combined.

Consumption.
In spite of the so-called high sugar 

price, this country, to-day, leads the 
world in per capita consumption. As 
a necessity, we could get along with 
a third of the sugar consumed here, 
as most oi the balance is in the form 
of luxuries. Many countries in E u 
rope. even before the war, got  along 
with a twenty-five pound per capita 
consumption, as against an eighty-five 
pound per capita here.

Xow, with peace dawning and the 
working-man squeezing to make both 
ends meet, the consumption is greater 
than ever before.

W hy  pick on sugar and its dis
tributors?

Shortage.
There  should have been no shortage 

whatsoever, a t  any time this year, 
because the crops available for this 
country were greater  than ever, and 
twenty-four hours before the harbor 
strike was declared, about the middle 
of July, nobody in the trade anticipat
ed a shortage. There  are, even at this 
time, over 2,000,000,000 pounds of 
sugar in Cuba awaiting shipment to 
this country, and had the Shipping 
Board been able to supply the neces
sary ships, enough of this sugar would 
have been here to forestall any short 
age due to the strike emergency.

It is an undisputed fact tha t  there 
is enough sugar available for this 
country to have a carry-over of many 
hundred million pounds for next year.

Sugar and its distributors refuse to 
be it. and pass the buck back where 
it came from. P. M. Leavitt.

A  S T O C K  O F

WINGOLD1 FLOUR
w ill assure you  a Q uick Turn
over and a B etter Profit, be
cause of Satisfied Custom ers.

-------- ASK U S --------

W o r d e n  G r o c e r  C o m p a n y  
Distributors

Grand Rapids Kalam azoo

Lily White
"The Flour the Best Cooks Use”

The method of blending the choicest varieties of 
wheat gives it a most delicious flavor which is 
imparted to everything baked from it.

The wheat is all cleaned three times, scoured three 
times and actually washed once before going onto 
the rolls for the first break.

The result is perfectly pure, clean flour. And it is 
perfectly ground with the utmost uniformity.

Those are the reasons why we guarantee LILY 
WHITE.

Your money back if you do not find it as good or 
better than any flour you have ever used.

V A L L E Y  C IT Y  M ILLING  CO.
Grand Rapids, Mich.

Ads like^ th ese  a re  being  ru n  reg u la rly  and  con tinuously  in th e  p rincipal 
papers  th ro u g h o u t M ichigan. You w ill p ro fit by c a rry in g  L ily  W hite  F lo u r

w e t r f h l r 11 'I ™ 8, th 6 r! by b6in*  Placed ,n  supply  th e  dem andwe a re  help ing  to c re a te  fo r  L ily  W h ite  F lour.

BUSINESS WANTS DEPARTMENT
Advertisements Inserted under this head fo r three cents a word the first 

nsertlon and two cents a word for each subsequent continuous Insertion, 
i f  set in capital letters, double price. No charge less than 25 cents. Cash 
must accompany all orders.

W A N T ED —M AN OR W OM AN BO OK 
K E E P E R . M ust be th o ro u g h  and  co r- 
reC j  ®ne th a t  can  check an d  m ark  
goods and  keep con tinuous inven to ry . 
S ta te  sa la ry , experience, re fe rence. A d- 
d re ss  G. V. B lack, P igeon, M ichigan, 486

F o r  Sale—G rocery, doing  cash  business. 
Sales fo r m on th  of A ugust, $6,000. L o 
ca ted  in good m a n u fa c tu rin g  tow n of 
3,000, B est of fa rm in g  coun try . R eason 
fo r selling, o th e r  business. I f  you m ean 
business, w rite  No. 487, care  M ichigan 
T radesm an . 487

S P E C IA L  S A LES to reduce or close out 
entirely merchandise stocks personally 
conducted for retail merchants anywhere. 
A. E. Greene, Corner Mechanic & Pearl, 
Jackson, Michigan._____
^ w a n t e J ^ T o  h e a r  from  ow ner of good 
g en era l m erch an d ise  s to re  fo r sale . C ash  
p rice, descrip tion . D. F . B ush , M inne-
apolis, M innesota._________ 479

F o r Sale Cheap—A good fireproof M etz- 
g a r  c re d it reg is te r. T h ree  m o n th s  in 
use. E nqu ire  Louis R ockste in , A lm a, 
M ichigan. 490

A utom obile A ccessories—I specialize  in 
s ta r t in g  m en in th is  business. C an f u r 
n ish  re fe rences  of s to ck s  s ta r te d  th a t  
have  been successfu l. C an fu rn ish  th e  
p ro p er m erchand ise , a lso  a  m an  to  g e t 
you s ta r te d  w ith  th e  goods in yo u r t e r r i 
tory . A ddress E . A . B ow m an, 719 Jo h n  
R S tree t. D etro it, M ichigan.________ 493

F o r Sale— Old e stab lish ed  g ro ce ry  in 
b est tow n in S o u th e rn  M ichigan. F ine  
opp o rtu n ity , a c t  quick. A d ress  No. 494, 
care  M ichigan T rad esm an .________  494

DRY GOODS ST O R E  W A N T E D —H ave 
excellen t co rn e r room , tw o s to rie s  fo r 
d ry  goods o r lad ies ’ w e a r  s to re . V a lu 
ab le  good w ill of p re sen t s to re  goes w ith  
th is  room . N ew  fro n t. W ill a l te r  to  
su it te n a n t. A ddress M ORTON S. 
H A W K IN S. P o rtlan d , Ind iana . 495

5,009 s ix teen  pound good bond le tte r  
heads, $14 50; 10,000 fo r $24, c ash  w ith  
order. S a tis fac tio n  g u a ran teed . O n to n a
gon H e ra ld  Com pany, O ntonagon, M ich
igan. 477

FO R  SA L E TO C LO SE A N  E S T A T E — 
G eneral m erch an d ise  s tock  and  bu ild ing  
va lued  a t  $12,000. T h is  is a  co u n try  s to re  
th a t  h a s  a lw ay s  done a  good business  in 
p rosperous  fa rm in g  com m unity . V ery 
low o p e ra tin g  expenses. All s tap le  m e r
chand ise . G. E . K egley  E s ta te ,  M on
m outh , Iow a. 478

DRUG and  g rocery  s to re , s to re  b u ild 
ing  and  dw elling  to  tra d e  fo r a  fa rm  in 
S ou thern  M issouri o r  A rk a n sa s  o r ra n c h  
in N ew  M exico. A. B. L assw ell, A lanson, 
M ichigan. 468

F o r Sale—C om plete s tam p in g  o u tfit fo r 
s tee l ceiling  and  o th e r  o rn a m e n ta l s ta m p 
ing. F in e  a ss o rtm e n t of s tee l d ie s; la rge  
n u m b er p a tte rn s . T h is  is a  m oney m a k 
e r  and  d ir t  cheap. F o r  fu r th e r  in fo rm a
tion, w rite  to  D. P. B urrow s, B en ton  
H arb o r, M ichigan. 470

Vogt’s Rebuilt 
Cash Registers
Get our prices.
All makes and styles. 
Hundreds of satisfied 
customers brought to 
us through Michigan 
Tradesman. Ask for 
information.
J. C. VOGT SALES CO. 

Saginaw. Mich.

Cash R eg iste rs  (a ll m ak es) b o u g h t 
sold, exchanged  an d  rep a ired . R EB U ILT 
CASH R E G IS T E R  CO., In co rp o ra ted , 122 
N orth  W ash in g to n  A ve.t S ag inaw , M ich
igan._________________ _________ _____  J28

F o r Sale—G eneral s to ck  an d  s to re  
building, located  on m a in  th o ro u g h fa re  
in to  G rand  R apids. S tock will inven to ry
o k o n f  AAA A J  J ______  » r -  j —nab o u t $5,000. A ddress No. 473, care  
M ichigan T rad esm an . 473

F o r Sale— G eneral m erch an d ise  s to re , 
p roduce w areh o u se ; post-office in con 
nection ; good fa rm in g  s e tt lem e n t in L ee 
lanau  C ounty ; good selling  reason . A d
d ress  No. 474, c a re  M ichigan T rad esm an . 
________________________________ 474

P ay  spo t c ash  fo r c lo th ing  and  fu rn ish  
ing  goods stock3. L. S ilberm an , 106 E  
H ancock, D e tro it. 219

F o r Sale— M cC askey acco u n t reg is te r, 
ad d in g  m ach ine, cash  reg is te r, m im eo
g rap h , sa fe  and  o th e r  fix tu res  a t  about 
o n e -th ird  o rig inal cost. Jos. W eiler, 
C lney, Illinois. 397

W ill pay  cash  fo r w hole o r  p a r t  s to ck i 
of m erchand ise . L ou is  L evinsohn, S ag i
naw . M ichigan. 757

F o r Sale—A fu ll line  of sm all t in n e rs ' 
tools. W rite  u s  fo r th e  lis t. Box 558, 
M onm outh. Illinois.______ 482

F o r Sale—240 a c re s  of fine a lfa lfa , 
co rn  and  w h e a t lan d ; w ell im proved ' 
close to  m a rk e t. W rite  fo r  descrip tion! 
A bbo tt & L aw ler, G irard , K an sas. 490

H ard w are  S tock F o r  Sale—A clean  up- 
to -d a te  s to ck  in good loca tion  in  th is  
S ta te . A ddress No. 491, care  M ichigan 
T rad esm an . 497

W IT H  E X C E L L E N T  O PE N IN G  FO R 
T H E  FO L LO W IN G : O N E FO R  SH O E  
STO RE, O N E ’FO R  L A D IE S ' W EA R IN G  
A P P A R E L  A ND O N E FO R  F IR S T - 
CLASS GROCERY STO RE IN  STU RG IS 
M ICHIGAN. STU RG IS H A S A P O P U 
L A T IO N  O F 7,000, A N D  IS  O N E O F 
T H E  MOST PR O SPE R O U S U P -T O - 
D A TE C IT IE S  IN  T H E  ST A T E . FO R  
PA R TICU L A R S. W R IT E  F. H . K U RTZ, 
STURGIS, M ICHIGAN. 497

F o r Sale—E ig h tee n  2 -gallon  covered  
g lobes; th re e  se ts  Toledo sca les; S tim p- 
son scale : S-foot S chm id t re f r ig e ra to r  
case : 13-foot s a n ita ry  co u n te r: floor b read  
case ; c ra ck e r  c ase : sa fe ; E n te rp ris e  co f
fee mill: A m erican  m ea t s licer: p ickle 
ja r s :  re g is te r : clock; tw 'n e  ho lders; 
m easu res ; o y s te r  can ; 32-gallon lu b r ic a t
ing oil ta n k ; 100-gallon gaso line  ta n k ' 
B ow ser pum p and  ta n k , 300 gallons; E n 
te rp rise  m o lasses pum ps; S ta r  egg c a r 
r ie rs : etc. Can be had  v e ry  cheap . C. M. 
G ilbert, T ecu m seh . M ichigan. 49s

A uction  Sale— 42.000 a c re s  In d ian  u in  
a llo tted  lands, sm all tra c ts , w ith o u t m in i
m um  p r :ce. Oil scou t w ho can  bid in 
te lligen tly . desires  p a r ty  to  finance $5.000 
to  $25.000 p u rch ase , on profit sh a r in g  
basis . In v es tm en t secured . B an k  and  
m ercan tile  ag en cy  re fe ren ces . J e s s  
A kers. A rdm ore, O klahom a. 499

F R U IT  FA RM  F o r  Sale— T w en ty  a c re s  
npa r  P in e h u rs t. N orth  C arolina. 1,600 
E lb e rta  neaeh  tre e s, bearing . W ell lo
cated . E x ce llen t c lim ate . Good chance  
to re tire  T erm s to  r ig h t p a rty . No 
land schem e. A dress  J . M. Sm ith, care  
D- U. R „ W y an d o tte , M ich igan . 500 

ACRES’—F o r sale  o r  tra d e  fo r itie T  
e h a n d s e . 160 a c res  of land . B onam ie 
L ouisiana. $4.800; w ill ta k e  m erch an d ise  
up to  $10.000 in good location . A ddress 
Lock Box 86, O skaloosa. M issouri. 501 

H and les  F o r  Sale—R ~ R  p ick  handles? 
sing le  and  double h it a x  h an d les  m a 
ch in ist h am m er hand les, w agon  w hiffle- 
trees. O ne-ha lf re g u la r  p rice  and  s till 
b e t te r  fo r  a  c lean -u p  of o u r e n tire  s to ck : 
also, hand le  m ach in ery  an d  wood pullevs 
fo f sale . L yons H an d le  Co., Lvons, 
M ichigan. 5^2
, FOR SA L E —On acco u n t o f fa ilin g  
h ea lth , th e  con tro lling  in te re s t in one of 
th e  lead in g  h igh  c la ss  w om en’s w e ar 
sp ec ia lty  shops of R ocheste r. N ew  Y ork 
A v e ry  u n u su al business  onno rfn n itv  
A ddress a t  once. M. J. K E IL T Y  G E N R - 
VA, N E W  YORK. _  503

G E T  MY T A N K S—M ake-  h-g m oney 
developing  films. P a r tic u la rs  free . Gil~- 
le tt. Poscobel. W isconsin. 504

F o r Sale—Clean h a rd w a re  s tock  and  
fix tu res, ab o u t $11.000 o f e stab lish ed  b u s i
ness in T exas  tow n of 40.000: good s u r 
ro und ing  co u n try : bu ild ing  fo r re n t A d- 
d re ss  P . O. Box 399. A ustin . T exas. 505 

D ru g  S tore  F o r Sale—Good p av in g  d ru g  
b usiness. P in e  co rn e r location  in tow n 
of 14.000 R easonab le  ren t. T e rm s H  J  
F ish e r. 217 E a s t 8th St.. H olland. M ieh-
'ja n ._________________________   506

T r R R T P A \T  CARROX REM O VER 
ta k e s  th e  knock  out of th e  m o to r and  
does no t f o u l  th e  sp a rk  plugs. K eep 
ah ead  of th e  carhon  and  it will p o t get 
ah ead  of vou. Price. GAS B A LLS
to  m ix w ith  gasoline  m akes gaso line  3 
cen ts  Per gallon and  W Il s ta r t  m o to r a t 
zero w ea th e r. P rice . $1. B oth  for $1.90. 
orennid. A ddress R. J. B erneeker. 502 
B rockw av  S t ., S ag in aw . M ichigan. 507 

W an ted —Y oung m an  w ith  som e d ru g  
s to re  experience. Sch ro tiders’, G rand 
P an ics. M ichigan. 508

F o r Rale O r R en t—Good s to re  bu-'lding 
located  on b e st business s tre e t  of V fcks- 
hurg . M ichigan E xcellen tly  ad ap ted  fo r 
shoe s to re . H as  cem ent b a sem en t e lec
tr ic ity . sew erage, s te a m  h e a t and  paved 
s tre e t  in fron t. Six room  flat over s to re  
hall and  b a th . M iss A da E. E rw ine! 
148 In k s te r  Ave.. K alam azoo, M ichigan
_______________     509_

W an ted —Position  a s  sa le sm an  fo r  
B a ttle  C reek and  a d ja ce n t te rr i to ry . A d
d ress  No. 510, care  M ichigan T rad esm an
_______    510

F o r Sale—On acco u n t o f h av in g  p u r 
chased  th e  d ray  line. I w ish  to  sell mv 
g roce ry  stock , located  in b rick  bu ild ing  
n e x t door to  hank, low in su ran ce  ra te  
C an re n t bu ild ing  a n y  leng th  of tim e ' 
C annot s tan d  inside w ork. N. A. M hloney 
M ulliken. M ichigan. 577
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H URR AH  FOR COOLIDGE!

Gov. Coolidge is standing firm up
on his resolve that no str iking police
man shall be re-instated. Rumors that  
re-instatement was going to be per
mitted. fostered by persons who 
hoped that persistent reports to that 
effect would hamper recruiting of 
new men and so compel adoption of 
the policy that was falsely rumored 
to be intended, merely drew from 
the Governor a proclamation declar
e s  that the strikers "stand as though 
they had never been appointed.’’ that 
the police who remained on duty “are 
the real heroes of this crisis." for- 
whom and the State  Guard and the 
militia money has been contributed 
from every walk of life by the hun
dreds of thousands for their encour
agement and relief." and: “ I propose 
to support all those who are sup
porting their own Government with 
every power which the people have 
entrusted to me. How far he is from 
any thought of compromise is shown 
hy the s ta tement:  "T o  place the 
maintenance of the public security 
in the hands of a body of men who 
have attempted to destroy it would 
be to flout the sovereigntv of the 
laws the people have made. There 
is no middle ground. Every a ttempt 
to prevent the formation of a new 
police force is a blow at the Gov
ernment."

ABSURD ON ITS FACE.
Another man with a panacea got 

hold of the public ear one day last 
week. He  represents an American 
shoe company, and recently came 
back from Europe,  where he had been 
on business. He had done well, and 
reported that  manufacturers here w ere 
safe from competition in the European 
field for an indefinite period to come. 
One would think that  this would sa t
isfy him. But no, he wants more. 
Germany, he said, was buying im
mense quantities of leather as well as 
o ther raw materials in o rder to get 
her factories going as quickly as pos
sible. This looked wrong  to him. 
So he suggested that the United 
States put an embargo on the ship
ment of leather, “especially shipments 
to Germany.” He added, apparentlv 
with great naivete, but probably with 
a side chuckle: “No other thing could 
do so much to bring  down the price 
of shoes here.” Had he been in the 
business of selling leather instead of 
shoes, he would doubtless have urged 
that shoe exports  be prohibited and 
that  leather alone be shipped abroad. 
This would have made out a more 
plausible reason why shoes *would be
come cheaper here. But the theory 
would be wrong  in either case. The 
two main a rguments urged in support 
of the high prices of footwear are 
scarcity of raw  material and the in
creased labor cost. T hat  either could 
be overcome by stopping shipments 
of leather o r  shoes is an absurdity.

^  e think of W ashington as one of 
the artificial cities of the world, a city 
that was deliberately made, but citi
zens of Indianapolis are being told 
that they are residents of a community 
the location of which was chosen even 

artificially. This  information 
co«ies to them as the opening gun

in a “See Indianapolis F irs t” cam
paign. In 1820, it appears, the legis
lators of the four-year-old State  of 
Indiana decided tha t  the time had 
arrived for the selection of a site for 
a capital. To  be perfectly fair they 
drew lines from corner to corner of 
the map of the State, and agreed to 
put the capital where the lines met. 
A committee of them bade their fam
ilies good-bye and started to find the 
place indicated on the map. They 
found it in the middle of a forest. 
There was no road in the vicinity, and 
as the National Government had given 
the State four sections of unoccupied 
land wherever it might choose, the 
Commissioners sat down on a fallen 
tree to talk the m atter  over. Finally 
they decided upon a piece of land 
around the junction of two streams, 
which would help solve the difficulty 
caused by the lack of roads. A little 
hummock was selected as the center 
of the city. Their report  was accept
ed by the Legislature, but the choice 
of a name for the capital was not so 
easy. In the end. an artificial name 
was adopted for the artificial city, 
which however, unlike most State 
capitals, was destined to become the 
metropolis  of the State.

\ \  e are not so hardened by the 
multitude of generous gifts as not 
to be impressed with Mr. Rockefel
ler’s donation of $20,000,000 for the 
improvement of medical education in 
this country. The interest of the fund 
and within fifty years the principal 
are to be expended by the General 
Education Board, a Rockefeller c rea
tion. According to Mr. Abraham 
Flexner, secretary of this Board, the 
expenditure will be made upon med
ical schools, following a survey to 
determine where it can l>e*applied 
most usefully. The ground for this 
notable project was broken a few 
years ago when weak medical schools 
were urged to abandon the field to 
s tronger schools, and medical institu
tions of doubtful reputation were 
warned that they would be exposed 
and proceeded against  by every pos
sible method. This plan is apparen t’}- 
to be pursued in distributing the new 
gift. A medical school that is merely 
taking up space will be encouraged 
to quit by the strengthening of a 
better school near by. An institution 
tha t  is developing a particular field 
will be assisted to greater  success as 
a reward for its enterprise. Coming 
when the war has compelled intensive 
medical study and work, the gift 
should be of special usefulness. Not 
the least valuable result of its dis
tribution will be the opening of op
portunit ies in many sections of the 
country that hitherto  have been con
fined to a comparatively few.

The advantage of the satisfied cus
tomer is not only that  he comes back, 
but that  he does not come back alone. 
He brings someone else with him.

Christmas Trees
Mr. Dealer. If you intend handling Christmaa 

Trees this coming season it will pay you to 
wrjte us for prices, delivered to your town. We 
will ship any «mount, a few bundles locally or 
can*use  ̂ us stating about what you

Address H. B. Elliott. AuTrain. Mich

This Metzgar Fire-Proof System
Saved Walter Mulder’s Accounts

W rite for catalog and fu ll inform ation, also  
be sure and get our prices on salesbooks 
before placing your n ex t order.

Metzgar Register Co., Grand Rapids, Mich.

Grand R ap id s, M ichigan

exSaa^dlotary P u b lic  
I a i t a t e ,  p e r so n a lly  appèared W alter

S ta te  of M ichigan ) 
County o f  Rent ) 
C ity  c f  Grand B a n d s)

B efore me
in  and fo r  sa id  County and _______
M ulder, who being by c e  du ly  sworn in  fo r e  o f  law , doth depose  
and sa y , th a t  he i s  a r e s id e n t  o f  sa id  c i t y  and i s  the owner of 
a two s to r y  b u ild in g  a t  1259 G ra n d v ille  avenue in  th e  s a id  c i t y  
or Grand Rapids and had been fo r  tw enty  y ea rs and was up to  T i t  
day, August 2 9 th , 1919 cond u ctin g  a grocery  s to r e  a t  s a id  lo c a 
t io n  and had been usin g  in  sa id  b u s in e ss  th e  M etzgar B o l l- t o p  
. ir e - p r o o f  Account System ; th a t f i r e  was d isc o v e re d  in  sa id  
b u ild in g  a t  4 :3 0  A.M. on th e  above m entioned d a te ; th a t  the  
f i r e  was so in te n se  as to  reduce h i s  s to r e  . f ix tu r e s  and Btock  
o f  m erchandiss to  p r a c t ic a l ly  a t o t a l  l o s s  and th a t  a t  about 
4 P.M. on the date  above m entioned th e  M etzgar R e g is te r  was 
opened up and a l l  accou n ts were in  a s good l e g i b l e  form as be-  
xore th e  f i r e  took p la c e .

Sworn to  ami su b scr ib ed  b efo re  me t h i s  /e z ^ r -  
ay o f  Septem ber, 1919 A.D

testim o n y  w hereof; I have hereu nto  s e t  my 
hand and eea_ th e  day and year a fo r e s a id .

The above picture shows System in the rear of the store after the fire

W hat Mulder Says


