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O N L Y  A  D A D

O nly a dad w ith  a tired face,
Com ing hom e from the daily race,
Bringing little of gold or fame 
T o  show  h ow  w e ll he has played the game. 
But glad in his heart that his ow n  rejoice  
T o  see him  com e and to  hear his voice.

O nly  a dad of a brood o f four,
One o f ten m illion m en or more,
Plodding along in the daily strife 
Bearing the w hips and scorns o f life 
W ith n e’er a w him per o f paih or hate 
For the sake of those w h o  at hom e await.

O nly a dad, neither rich nor proud,
M erely one of the surging crow d,
T oilin g , striving from  day to  day,
Facing w hatever m ay com e his w ay  
Silent, w henever the bafrsh condem n,
And bearing it all for love  o f them .

O nly a dad, but he g ives his all 
T o  sm ooth his w ay  for his children small, 
D oing w ith  courage set and grim,
T h e deeds that his father did for him .
T h is is a line that, for him  I pen,
O nly a dad, but the best o f m en.



RED CROWN Products Are Right-
Just Take a Can Opener and Prove It!

• S e d B r a w n

You may quickly prove any claim  we m ake for “ RED CROW'N" 
Products by opening a can.

No room for quibbling— by the cutting o f a can, all argument is 
elim inated.

As from the beginning— as they have 
continued and will continue, “  RED  
CROW N * goods challenge the critical 
test o f the most exacting dealer or con
sumer on the basis o f  genuine “ Q U A L 
IT Y .”

We know the im possibility o f  g e ttin g  out o f  a can what does not 
go into it.

W'e put into a can nothing related to  U ncertain ty , Dissatisfaction  
or Regret.

Pure quality won “ RED CROWTN*’ Products’ reputable fame and 
tavor, and the same unchanging virtue guarantees a continuous 
dominance.

We repeat that you may, at any and all tim es, take a can opener 
and prove the truth o f our assertions.

Red Crown Products are distributed through W holesale Grocers 
exclusively.

Acme Packmg Company
CHICAGO, U. S. A.

Independent Packers

Moore’s Mentholated 
Horehound and Tar Gough Syrup

Not as good as 
the best—But—

THE BEST
TH E MOORE COMPANY, Tem perance, Mich.

. S i

Saving Sugar Means 
Saving Money

You save sugar when you 
handle

Franklin Package Sugars
because there is no loss 
by spillage, overweight, 
or burst bags—and a sav
ing in bags, twine, and 
labor.

The Franklin Sugar Refining Company
PHILADELPHIA

" A  F ranklin  Cane S ugar for every  u se1

Granulated, Dainty Lumps, Powdered, 
Confectioners. Brown. Golden Syrup

TW

B R E A D
IS

The Incomparable Food
Sell your customers more Bread.
Its deliciousness, healthfulness i nd econ
omy will bring you satisfied customers.
The handling of more Bread will bring 
you big returns.

T H E  F L E IS C H M A N N  C O .

e n o w  n o y
Washing w J Powder

Family Size 24s

Powder Not Hurt Hands
through the jobber—to Retail Grocers

25 boxes @ $5.85—5 boxes FREE, Net $4.87
10 boxes @ 5 .90_2 boxes FREE, Net 4.9»
5 boxes @ 5.95—1 box FREE, Net 4.95

2J^boxes @ 6,00— u, box FREE, Net 5.00

T h.. inducement i .  fer NEW ORDERS O N L Y -.u b ieet to » i t h d r .„ ,l  without notice. 
Yours very truly.

DEAL 1925 Lautz Bros. & Co., Buffalo, N. Y.
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BO LSH EV ISM  LOOM S A H E A D .
Every union is dominated absolute

ly by its leaders and a zealous 
minority of its members. Many of 
the members join through coercion, 
to be relieved of never ernl.ng nag
ging. In so doing they have allied 
themselves with the non-constructive 
forces of society, with an organiza
tion which exerts its influence not to 
increase and quicken, but to retard 
production and distribution, an o r 
ganization notable chiefly for its em
ployment of a weapon which always 
increases the cost of living and then 
uses the higher cost of living thus 
brought about as an excuse for furth
er demands and more strikes.

Labor rarely is rest less until it is 
made so by agita tors who misrepre
sent conditions and make alluring 
promises.  No one explains to the 
workers that their prosperity  would 
be far greater  if both the agita tors 
and the unions were eliminated, that 
as production would be larger there 
would be more ior labor and for cap
ital also.

These professional labor leaders 
have been endeavoring for years 
past, with what success is not known, 
to organize the school teachers 
Certainly' they made some progress 
with the police, and presumably they 
soon will undertake to organize the 
officers of the courts.

Lenine has shown us in Russia  
what all this leads to. He  is said 
to be a specialist in the art  of o r
ganizing revolutions. In Russia he 
took pains first to get possession 
of the guns and ammunition, the 
machinery of government,  the courts, 
the banks and the press. W h a t  more 
did he need?

Nobody claims any longer that  
Russia is either a republic or a 
democracy. I t  is, as Lenine himself 
says, an autocracy of the proletariat.  
The leaders undoubtedly are of the 
same cla*s as those who smashed

windows and looted stores in Boston 
the moment police protection was 
withdrawn.

There  can be no question but 
what the activities of organized labor 
are leading the ignorant portion of 
our workers directly into Russian 
bolshevism. Strikes, limitation of 
effort and reductions in working 
hours necessarily reduce production, 
thus cutting down steadily the 
amount which a day's wages will 
buy. Persuance of such methods 
must cause the workers to become 
more and more dissatisfied until a 
mental standard is reached which in
vites revolution.

The truth, told without bias and 
repeated until it rings in the ears 
of all. is the only cure for the evil 
tendencies of the present day. Until 
it is accepted the 95 per cent, of the 
population who are not in unions 
will do well to find some means to 
protect themselves from the 5 per 
cent, who are proceeding in a way 
that threatens the overthrow of our 
present form of Government and the 
system pf industry which have given 
Americans greater  security and more 
of the good things of life than ever 
have been enjoyed by any o ther peo
ple.

There  must be some method to re
strain the railroad unions from un
dertaking to force the steel workers 
into an organization, which a m ajo r
ity of them are unwilling to join, by 
refusing to haul supplies into or 
products out of non-union plants. 
Resort  to such an expedient has been 
suggested, if not threatened, and so 
far as known the public is not pro
tected against such an outrage by 
any existing law.

R um or persists that the Germans 
are preparing  to establish a colony 
m Argentina and Paraguay. If South 
America is planning to turn a bit of 
terr i tory  over to the Germans, it mav 
be correct to speak of co onization. 
The pro-Germans claimed that one 
citizen out of every five in the United 
States is of German descent. Less 
than two generations ago the scheme 
to found a regu 'ar  German university 
in this country fell through by a nar
row margin. And yet the Germans 
have not left their name on places 
or regions in this country as have the 
o ther European nations. St. Louis 
and San Francisco tell real s to r ies ; 
Bismarck and Berlin are misnomers.  
Colonizers the Germans have never 
been. Some of their historians assert 
that the T hir ty  Years W ar  was re 
sponsible for their having no part  in 
the colonization of North  America. 
I t  lay more nearly in their lack of 
group leadership and group adven
ture. ,7

D U E  TO LABOR P R O FIT E E R S.
Until we can get an honest day's 

work for an honest day’s pay, we will 
have the present abnormal prices. 
The prevalent industrial unrest,  
where workers everywhere are trying 
to reduce their labor hours and at 
the same t.me increase their wages 
to unreasonable limits is responsible 
for the situation. The trouble is 
enhanced by the growing disposition 
of workers  to leave their desks or 
machines during business hours,  gaze 
out of windows, roam around the es
tai I 'shment where they are employed, 
visit w.th their associate workers at 
the next desk or machine and thus 
kill hours of time every week which 
honestly belong to the employer. 
This method of shirking soon grows 
on an employe to such an extent that 
it becomes chronic and causes him to 
hate himself. W hen  he finds himself 
unable to obtain employment on his 
merits, he naturally descends to the 
level of the union and joins the ranks 
of rn  on labor, so as to be in con
stant companionship with incompe
tents and shirkers.

W hen the public complains of the 
100 per cent, advance in most things, 
it is not really paying even the full 
rise that has taken place in material 
and labor costs. Prices are so high 
that conscientious merchants have 
not the heart  to take even the r no r
mal profit. Merchants are making a 
smaller percentage of profit on their 
sales than they have ever experienced 
before.

One of the things which con
tributes to keeping prices up is the 
modern tendency to buy only the 
most expensive goods. We all want 
to buy the highest priced m erchan
dise in the market and are disc at :s- 
fied with anything else. People are 
not content w.th ordinary goods. 
They must have the best—and then 
complaints are heard about high 
prices.

There will have to be a cessation 
of all these strikes and demands for 
shorter  hours and higher wages be
fore there will be any drop in the 
cost of living and of everything en
tering into it.

T H E  SUGAR SIT U A T IO N .
Late reports from W ashing ton  in

dicate that the administration is 
bound to keep up its record for 
tangling the sugar market.

Much speculative discussion was 
caused in the trade Monday by a 
W ashing ton  dispatch to the effect 
that  the Departm ent of Justice had 
advised beet  sugar producers to re 
lease their stocks on the basis of 10c 
for the purpose of relieving the sugar 
sh ' rtage.

The Attorney General is reported 
to have declared in his telegram to

the beet refiners that unless this sug
gestion is complied with the Depart
ment of Justice will t reat  as an unjust 
charge any price in excess of the 
above and consider such a charge a 
violation of Secton 4 of the Lever 
Food Contrc 1 act, as amended. The 
refiners were ordered, according to 
the dispatch, to wire their acceptance 
of the suggestions.

M hether the people of this country 
will be forced to use saccharine to 
sweeten their coffee during the next 
few months, as was done in France 
practically thr ughout the war. will 
depend upon the ability of families to 
limit themselves to the eight pounds 
per m onth allowance, which went 
into effect Monday by order of the 
Sugar Equalization Board.

This measure has become neces
sary, according to E. H. Costello, of 
the Equalization Board, in view of the 
sudden looming up of a 10.000.000 ton 
sugar shortage throughout the world. 
He estimates that  if each fami’y uses 
eight pounds of sugar during the re 
mainder of October and the same 
amount during the months of Novem 
ber and December, this country will 
be able to tide over the possibility 
of a real sugar famine.

Instructions have therefore been 
given to retail grocers to sell sugar 
only to their regular customers and 
not to strangers, who may be h card
ers. Retailers will also be limited in 
their supply by the jobbers, it was 
said.

A “run" on the Sugar Equalization 
Board is being made by candy m ak
ers. druggists,  hotel and restaurant  
men. bakers, pastry makers and soft 
drink dea'ers, in an effort to secure 
sufficient sutrar for their trade. H o s
pitals have also appFed for sugar, 
claiming that  they should not be cut 
short because of the needs of their 
patients. They have been promised 
first preference.

His Errand.
"1 am sorry, Mr. Droan. but I can

not st p just  now." ap dogized P ro 
fessor Pate. “You see. my niece 
wanted me to attend a pre-inventory 
sale or a grand clearing sale: or pe r
haps it was a red-tag sale, a stock- 
re du'incr sa'e, a wh’te sale, a clean- 
sweep sale, or a shovel-’em-out sale. 
Seems to me. though, it was a mi’i- 
eud sale, a profit-sharing sale, a quit- 
ting-business sale or a fire sale. N t 
any rate, she asked me to purchase 
for her a—well, dear me. I find T have 
forgotten what it was she wished me 
to buy. I must hurry right back home 
and find out what kind of a sale it is 
and what she desires me to obtain 
there."

The poet is born, but the waiter girl 
is made to order.
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ENCOURAGING EM PLO YES.

M odem Methods Adopted By Soir.e 
Large Stores.

Along the general demand on the 
part of the shopping public for the 
better grades of merchandise  has 
come a desire for better service that 
executives of retail stores all over the 
country, espccia ly in the larger cities, 
are endeavoring to provide. They are 
a ttempting to furnish it in a number 
of ways, the m st important of which 
at the present time being their de
sire to improve the personnel of the 
selling staff. This they are endeavor
ing to do by attracting to the stores 
a type of girl and woman that has 
never known the advantages of sales 
work in stores, including the number 
of special privileges and the numer
ous promotions to high posts which 
this kind of employment affords.

There  are at least two important 
ways the executives of the big stores 
are try ing  to get new workers of the 
kind they want, as well as to re ta ;n 
those who have given satisfaction to 
the shops and their customers.  One 
of these is to offer, in addition to the 
various privileges which store posi
tions automatically give, special prizes 
and bonuses. The other is to show 
the advantages of the employment 
through carefu'ly drawn announce
ments that are a far cry from the 
brief, formal “help wanted" adver
tisements of only a few years ago. 
Recent advertisements of the newer 
kind, put out by one of the best-known 
stores in the country, illustrate the 
lat ter  method very clearly. Here 
there is no call for “experienced sales
women for our millinery and ready-to- 
wear departments," nor is there any 
brusque request of the app'icant to 
“apply to the Superintendent on the 
—th floor.” Instead, the advertise
ments in question are of the “educa
tional type. One of them, which fol
lows is addressed to parents, and u n 
der the caption “Have you a daugh
ter?” It sa y s :

P :erbanc; von fee’ that  business life 
mav tut-p Up- into su-round’ns's none 
too beaffbfnl p.hvsIicHlv and mpn*a'lv. 
You hesitate to have her make the 
venture.

\Y p wish to be’p von to de:c:df vnnr

an executive of the =iore. (—fh floor.I 
W hat  you learn of on- p 1: -v v 'q  
ehv’ non new inciHit into business 
ppsc’b il 't ’Ps wb’ch prp oopn to her 

In our effort to develop character 
and .-rood-will in our business, we 
realize the importance of such de- 
ve’opme"t ;n people and trv to =n--
r  ”  d '" » n iK » .;  o f  o u r  o rg a n iz a t io n
with Personal comforts,  and w’th the 

— 1 q* trai-pd. exe
cutive« that enables u« to helo them 
devei-m-nenf -3-d  to pav salaries com
mensurate with their ab’l'tv.

Another advertisement of the same 
store is headed "Young women and 
young m e n ” and says:

Til our determination to give cus
tomers good service, we have asso 
ciated with us people of character 
who find a real pleasure in industry, 
thoroughness, and cou-tesy.

That  we may secure a fair measure 
of these srpod-will-building qualities, 
we try  to give intelligent, patient,  and 
sy m ra fUe‘ic W d e - - h ;o a~d thus he'p 
to continue the deve'ooment n; tii«s« 

npor,'e we have and those 
•who come with us.

This we know means cftrr own im 

provement. and we believe the im
provement of our country.

Those young women and young 
men who desire to start  on a busi
ness career should find here the op
portunity. Confer with an executive 
on the —th floor.

As to the bonus and commission 
system of holding satisfactory old 
employes and getting new ones, one 
big store works this way: A bonus 
of $10 is offered to present employes 
for each new worker brought in by 
them who stays six months. To the 
present commission system of paying 
2 per cent, on all sales exceeding the 
specified monthly quotas there has 
been added the plan of paying a com
mission of one-half of 1 per cent, on 
a 1 sale« up to that amount specified 
as the quota which must be sold by 
an employe in order fully to earn the 
salary paid to him or her.

According to an executive of the 
store operating the plans just o u t
lined, both have taken very well with 
the employes. Making the $10 bonus 
contingent on the new workers stay
ing six months leads the employes 
who bring them in to take a personal 
interest in seeing that they get along 
well enough to last through the spec
ified period. By the time the six 
months are up, it is figured by b th 
the store executives and the o’der 
workers the new employes will be so 
enamored of the work and its poss:- 
bilities for promotion to bigger and 
better positions that they will stick 
indefinitely.

In  encouraging the new worker, the 
offering of one-half of 1 per cent, on 
all sales up to the quota point pl-ys 
just  as large a part  as it does in keep
ing in a cheerful frame of mind the 
emploves older in point of service, 
who. for any reason, may have fai’ed 
to earn the ’arger commission by ex
ceeding the r sales quotas. Some
times the quotas are not reached. T'ffs 
frequently happens through no fault 
of the emoloye. such as when too 
warm weather holds back the sale of 
fall ready-to-wear garments and fu_s. 
or when continued cold weather sets 
back sales of spring merchandise. In 
cases of this kind, the “ Id” employes 
are encouraged to stick because they 
know thev are going to get some
th ing besides their salaries in sp:te 
o f the vagar-e« of the weather man or 
o ther  trade-deterrent factors. The 
ne'v wo-kerg are likewise encouraged, 
for they know that  thev. too. will get 
returns larger than their actua1 sal
aries while they are learning the bu«i- 
ne«s to a p - in t  where thev can exceed 
the:r emotes and earn the lam er  com
mission paid on excess sales.

At another store a system of re
ward« for bringing in new emoloves is 
in ooeration bv means of which the 
“bringers” get $3 monthly for three 
months, if the new emploves stick 
that long, and $2 for the fourth 
month. This plan, of course, as in 
the case of the $10 for the six months 
plan, is solely for the benefit of the 
persons already employed by the 
store, but there is apparently nothing 
in it that would prevent a new em- 
p'oye benefiting from it bv bringing 
in a third worker, after he or «he 
had been emp’oyed for a reasonable 
length of ffme, or Toffg entrtfgii

have won the r ight really to be class
ed as an  employe. I t  also has the 
advantage over the $10 plan of bring
ing quicker rewards to the establish
ed employes who bring in new ones, 
a thing, that  has been found of con
siderable value in all kinds of prize, 
bonus, profit-sharing systems.

Of more than ordinary importance, 
especial y  from the workers’ point of 
view, is a plan which has been put 
into effect in a prominent New E ng
land store, by means of which pro
motions throughout the store are 
made by committees of employes act
ing in conjunction with the Superin
tendent 's  office. Through this plan 
good work on the part  of an em
ploye is said to he more quickly not
iced and the fruits of such work more 
quickly won. I t  is also said to do 
away with any little jealousies or per
sonal p re ’ud’ces that may exist among 
the employes in the same department 
or on the same floor, and to improve 
service generally by letting the ambi
tious emp'ove know that h :s or  her 
effort to advance, via the hard work 
route, are not being overlooked.

Factors in Cotton Situat'on.
It would be difficult to say which 

factor was the most potent in the 
well-sustained rise in cotton quota
tions during the past  week. The un
toward weather over a large part  of 
the growing district was one of the 
factors whose influence was very 
marked. So. also, was the prospect 
of early norm a1 resumption of i n t e 
rnational trade, forecast  by the ra ti
fication of the Peace T rea ty  by 
enough nations to give it validity. On 
the o ther hand, the latest figures 
showing consumption of cotton in 
domestic mills for September were 
no t  very cheering. Although the 
am ount was ahout 1 400 hales more 
than in September. 1918. it was less 
by ahout 11 000 bales than in August 
of this vear. The exonrts. also, were 
130 000 hales less to date than at this 
period last year. But whatever op
timism was shown in the Cotton E x 
changes it was much less than what 
was apparent in the goods markets.  
Manufacturers, jobbers,  and convert
ers seem to have come to the conclu
sion that cotton prices while they 
wil1 probablv sh°w  some wide fluc
tuations. are bound for tbe vear to be 
on a relaf'velv hmh level, and they 
are proceeding on tha t  assumotion. 
They are. in their prices, allowing 
more than a fair marsdn for any fluc
tuation in tbe cost of the raw ma
terial P r ’n tr lo ths  and o ther  gray 
srood« have been showing an uow^rd 
tendency for goods to he dH'vered as 
far ahead as late next sor ing. and 
o ther fabrics have caught the same 
imoulse. The  offices on denims which 
were made on Thursday  bv  the big
gest  factor in the trade, with a ba=is 
of 37r/2 cents a yard on 2 20 goods, 
are a fair indication of what is going 
on. In knit goods, as distinguished 
from woven, there continues the a s 
sertion that  the sunolv is hardlv like
ly to be sufficient to meet the demand.

Even if the mail order houses can 
nnderseB vou von can over-service 
them. You are closer to your cus
tomers iff cv-tvy «Petrse,

Conditions in W ool and W oolens.
Little  change is noticeable in the 

wool situation from week to week. 
The  minor auction sales abroad con
tinue to show the price firmness, es
pecially for the better grades, which 
marked the recent larger ones in L o n 
don. Regarding the latter, it is re
ported that  the takings for American 
account were 10,000 bales. Changes 
of date have been made for the re
maining sales of colonial wools in 
London up to the end of the year. 
The first of them will begin on the 
21 th inst. and continue to N< v. 4, and 
the second will s ta rt  in December. 
The next series of sales at auction 
of Government-owned wools in this 
country will open in Boston on Nov. 
10. The goods market remains de
void of any very marked features, be
yond the fact that the mills are see
ing their way clear to provide large r 
supplies of fabrics than were at tir-t 
indicated. The call has been for the 
more expensive cloths and for w or
steds ra ther  than for woolens. The 
garment manufacturers seem to favor 
the higher priced fabrics. W h a t  dif
ference there is in price between these 
and the o ther kind is not so material 
just  now when labor costs of m anu
facturing garments are taken into 
account, and it is easier to secure 
higher prices for clothing that looks 
and feels high class. Some minor 
openings of spring lines have taken 
place, but the big ones are due for 
the present week.

Many things, and not least among 
them the near prospect of legislation 
being enacted against  profiteering, 
have brought about renewed interest 
in the m atter  of high prices. A t to r 
ney General Palmer, who had visited 
various states with a view of getting 
posted on what action should be taken 
when the new law goes into effect, 
expressed the o ther day the opinion 
that food prices had gone down 25 
per cent. This was said at Philadel
phia, where they are not conscious 
of any such reduction. So Mr. P a ’- 
mer explained that what he referred 
to was elsewhere and would soon 
become general.  The common opinion 
seems to he that reductions in prices 
of raiment as well as food must come 
soon, but the markets show no indi
cation of this as yet except in a few 
sporadic instances. There  is. in some 
'ocalities. more of a tendency to shop 
around after bargains,  and other evi
dences of an economical bent are 
showing themselves. But, up to the 
present, there has been no decided 
tendency, except so far as the delays 
in purchasing show it, to cut down 
buying because of price. A little later 
on. when colder weather sets in, the 
real test will come. Those concerned, 
in the primary markets  profess much 
confidence in a continuance of p res
ent price levels if not an increase, and 
the cutters up of textiles are marking 
them up for next spring with the c o n 
viction that  they will hold. I t  would 
take prophetic abili ty of no mean 
order to conjecture what the outcome 
will be.

If a man trusts to luck for his hap
piness he will be in luck when he 
get? it
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Flavoring Extracts Can Be Sold 
Under New Law.

The consequences so generally 
feared at the hands of Federal P ro 
hibition by the manufacturers of flav
oring extracts have been avoided, ac
cording to a letter just  issued to the 
trade by R. H. Bond, of McCormick 
& Co., Baltimore, who was an inde
fatigable worker at W ashing ton  to 
prevent the Enforcement law from 
bringing unduly severe measures upon 
the industry.  As Mr. Bond sees i t :

“The meaning of this Prohibition 
act put in plain language is, so far 
as flavoring extracts are concerned, 
that  the ordinary flavoring extracts, 
made as hereinbefore indicated, can 
be sold for proper purposes, without 
let or hindrance; but that  they can
not be sold for beverage purposes or 
under circumstances which would lead 
a  reasonable man to suppose they 
were going to be so used.

“Therefore, there is nothing to pre
vent you from pushing your flavoring 
extract business just  as you have al
ways done, when selling them for 
proper purposes to persons who you 
do not  have reason to believe are 
going to abuse them.

“W e suggest that you notify your 
salesmen and your customers of the 
law so that your trade may not get 
the idea that flavoring extracts cannot 
be sold even for proper purposes, or 
the further idea that  if they do sell 
them for beverage purposes, or under 
circumstances which would lead a 
reasonable man to suppose they were 
to be so used, that  simply because 
they are flavoring extracts they would 
not be liable to the law.”

In his explanation, Mr. Bond says:
“ In Section 4 of Title 2 , flavoring 

extracts are exempted from these 
definitions in the following language:

The articles enumerated in this sec
tion shall not after having been m an
ufactured and prepared for the m ar 
ket. be subject to the provisions of 
this act if they correspond to the 
following descriptions and limitations, 
nam ely :

(el Flavoring extracts and syrups 
that are unfit for use as a beverage 
or for in toxicating beverage purposes.

“Thus you will see that flavoring 
extracts  that are ‘unfit for use as a 
beverage or for intoxicating beverage 
purposes’ can be sold by anybody 
for proper purposes and we know of 
no flavoring extract properly made, 
which is not ‘unfit for use as a bever
age or for intoxicating beverage pur
poses.’ I t  is true it may be possible 
for abnorma' persons or degenerates 
to get flavoring extracts into their 
stomachs, but no normal man can 
use them for beverage purposes.

“ But. notw ithstanding flavoring ex
tracts can be sold, Section 4 referred 
to above throws a further safeguard 
around their sale and uses this lan
guage:

A n v  oerson who shall knowingly 
sell * * * any extract or syrup for 
intoxicating beverage purposes, or 
who shall sell any of the same under 
circumstances from which the seller 
might reasonably deduce the inten
tion of the purchaser to use them for 
such purposes,  or who shall se'l any 
beverage containing one-half of one 
per centum or more of alcohol by 
volume in which anv extract, svruo or 
o ther article is used as an ingredient, 
shall be subiect to the penalties p ro 
vided in Section 29 of this title.

“Thus you will see that  the m anu
facturer,  the wholesaler and the re 
tailer must not sell flavoring extracts 
for beverage purposes, nor under cir
cumstances which w ou’d lead a reas
onable man to suppose that they were 
to be used for such purposes.  If  they 
do, they are liable to all the penalties 
of the law.

“This provision is but putting into 
words the rule which has always been 
adopted by the courts and by the 
Governmental departments, viz.: T hat  
if a man sells anything containing 
any per cent, of alcohol for beverage 
purposes,  or under circumstances 
which would lead a reasonable man 
to suppose they were to be so used, 
he is liab’e to all of the laws and reg
ulations pertaining to the sale of in
toxicating liquors.”

H ow Flint Merchants Regard the 
Tradesman.

Wilson Grocery Co., 1110 Ann A r 
bor street:  “Tradesm an is all right. 
O. K. Very good. Am glad each week 
to get it.”

C. J. Cook, 924 Detroit  street:  “The 
paper is fine. I get much good out 
of it. I t  is well worth more than 
it costs. I would not do without it. 
Stowe certainly' is a friend of the 
grocery man.

Garner Baking Co.. 1208-1210 North  
Saginaw street:  “I like it. I t  is a 
m ighty fine paper.  Glad each week 
to get it.”

W . H. Switzer, 507 Asylum street: 
“ I like the paper all right. If  I d ;d 
no t  I would not continue to take it 
year after year.”

R. T. Aldrich, 1353 Richfield road, 
F lin t:  “The  paper is fine. I like 
it first rate. I get a lot of good out 
of it and it helps me very much in my 
business. The suggestions and point
ers are all worth reading.”

M. Carey. Lapeer:  “ I use to take 
o ther trade journals,  but I have taken 
the T radesm an around 5 years, and I 
like it so well that  I have dropped 
the o thers for I find the T radesm an 
keeps me posted. I would hate to 
do without it.”

Jas. E. McEvoy. 917 Root street. 
Flint:  “ I have taken the Michigan 
Tradesm an seven years or  more and 
I certainly like it or I would not con
tinue to take it.”

Making the H o’v Land a Canning 
Center.

As a first step toward building up 
Palestine as a manufacturing and 
commercial country. Jewish cap:tnl- 
ists of W ilmington Del., have app’ied 
to Dover for a charter  to the Zion 
Canning and Preserving Company for 
the purpose of building a canning 
factory in Palestine, backed by $500.- 
000 of Delaware capital.

The prom oters  are Louis, William 
and Charles Tookis of Wilmington, 
and Abraham Goldberg, of New York. 
Goldberg says that  it is expected 
many other  corporations will follow 
suit and tha t  the development of the 
country will be rapid. The project 
is not being established as a charitv, 
he said, but it is expected that the 
rich farm lands of the ancient country 
will provide fruits and vegetables for 
an abundant profit in the m arkets of 
England. Russia and Egypt

Best For Your Customer 
Best For Your Store 
Best For Your Profits

You know  from experience that 

it pays to sell goods that satisfy. 

One sale of an unsati factory arti

cle, even though you  make a big 

margin of profit on it, may be 

enough to lose a good customer.

W hen you  sell a pound of 

Qu ker Coffee, you  are selling  

coffee satisfaction.

T he coffee is ure to be fresh— 

the m oisture-tight carton ensures 

that. A ll the best of the aroma 

and flavor have been preserved 

and every cup w ill help make 

good a ill for your store.

T he real profit of merchandising 

is in repeat orders, for they com e 

without solicitation and sales ex 

pense. A pou d of

QUAKER
COFFEE

sold means a customer that w ill 

return for more, giv ing you an 

excellent hance to get all of their 

grocery busin ss.

W o r d e n  (G r o c e r  C o m p a n y  

GRAND R A PID S-K \LAM AZOO-LANS NG 

THE PROMPT SHIPPERS
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Mm OF THE BUSINESS WORtB

Movement of Merchants. 
Marcellus— Peter Peck has engaged 

in the restaurant and cigar business.
D eW itt—R. H. Hawley has opened 

a restaurant in connection with his 
bakery.

W hite  Pigeon—M.ller Bros, have 
engaged in the restaurant and cigar 
business.

Howell—Scu'ly. Metz & Dunn have 
engaged in the clothing and men’s 
furnishing goods business.

Ionia—S. C. L. Brown has purchas
ed the interest of his partner in the 
Brown-Wiiliston hotel and has chang
ed its name to the Bailey hotel.

Perry—Mrs. Daisy Gibbs succeeds 
Mrs. Ray Kinney in the millinery 
business here and at Bancroft.

Kalamazoo — The People’s Shoe 
Store has engaged in business at the 
corner of Main and Rose streets.

Stanton—W. H. Lamphierd is clos
ing out his stock of general merchan
dise and will retire from business.

Coleman—The Farm ers Savings 
Bank of Coleman, has been incorpor
ated with an authorized capital stock 
of £25.000.

Albion—Cleon B. Geiger, proprietor 
of the Albion Variety Store has tu rn
ed over the stock to F. J. Simon, as 
trustee for the creditors.

Lansing—Chris Manz has sold his 
hardware stock to A. H. Neller, who 
will continue the business at the 
same location, 117 East Franklin 
avenue.

St. Johns—R. G. Graham has taken 
over the management of the Steel 
Hotel Coffee Shop and will give it the 
same careful attention which he gives 
to his bakery.

Chapin—Henry  K. Gibson has sold 
his store building, stock of auto sup
plies and harness and harness acces
sories, to Ed McCarty, who will take 
possession Oct. 25.

Reading— Bollinger & Deuel, bah 
ers, have dissolved partnership and 
the business will be continued by Mr. 
Deuel, who has taken over the inter
est of his partner.

Nunica—A. G. Porte r  has traded his 
stock of general merchandise and 
store building to Mr Bullman, for hfs 
farm, near Ka’amazoo. giving im
mediate possession.

Owosso—The Owes.so Co-Opera
tive Co. has been organized to deal 
in general merchandise and groceries 
on a co-operative plan, with an auth
orized capital stock of $15,000.

Charlotte— Charles Snyd r has pur
chased a half interest in the H. A. 
Goodrich butter,  egg and poultry 
business and it will be continued 
under the style of Goodrich & Snvder.

Eaton Rapids—H arry  Canheld and 
Jess Fuller have formed a copartner

ship and purchased the garage and 
automobile supply stock of Schweul 
& Forward, taking immediate posses
sion.

St. Johns—Britton & Walker, im
plement dealers, have purchased the 
Kenyon block and will occupy it with 
their stock as soon as the building 
has been remodeled to suit their 
needs.

Howell—The Rupert-Crandall-Cct- 
ter Hardware  Co. has been incor
porated with an authorized capital 
stock of $25,000. of which amount 
$23,000 has been subscribed and $22,- 
136 paid in in cash.

Detroit—J. H. Haf & Co. has been 
incorporated to deal in automobile 
parts  and accessories, with an au th o r 
ized capital stock of S10.000, of which 
amount $5 000 has been subscribed 
and $1,500 paid in in cash.

Charlotte—John W. Sassaman, who 
has conducted a drug store here for 
the past eleven years, has sold his 
store building and stock to Claude W. 
Beherns and R. J. Rowe both of De
troit  who will take possession Nov. 1.

Ubly—The Emergency Threshing 
Association has been incorporated to 
thresh grain and deal in produce and 
general merchandise, with an au thor
ized capital stock of $3,000. of which 
amount $1,200 has been subscribed 
and paid in in cash.

Frem ont—The Frem ont Furniture  
& Undertaking Co. has been o rgan
ized to conduct a wholesale and re 
tail furniture and undertaking bu?:- 
ness. with an authorized capital sV ck 
of $20 000, of w h’ch amount $12,000 has 
been subscribed and paid in, $6,351.58 
in cash and S5.64S.42 in property.

Owosso—The Owosso Co-Opera
tive Association has been incorporat
ed to conduct a general mercantile 
business on a co-operative plan, with 
an authorized cap’tal stock of $7,500 
common and $7 500 prefer-ed, of 
which amount $7,780 has been sub
scribed and $2 650 paid in in cash.

Pompeii—C eorge L. Jessup has 
merged his elevator, grain, produce 
and lumber bus:ness into a sV ck com
pany under the style of George L. 
Jessup. Tnc.. with an authorized can- 
ital stock of $50 000 common and $50,-. 
000 preferred all of which has been 
subscribed. $3,888.26 paid in in cash 
and $80 111.74 in property.

Adrian—A. H. W ood, Adrian’s 
veteran clothing merchant, celebrat
ed his 90th birthday Monday. Mr. 
W ood  has been in business in Adrian 
since 1852, when he opened a busi
ness of his own. H e  is remarkably 
active for a man of his advanced 
years, and has been at his place of 
business nearly every day since its 
organization

Kalamazoo—C. E. Van Avery has 
purchased the F. E. McKinney drug 
stock, a t  714 North Burdick street, 
and will continue the business under 
the style of C. E. \  an Avery & Son, 
having admitted his son to pa r tne r
ship.

Detroit—The A. Neill Canfield & 
Co. has been incorporated to deal in 
mill, factory and automotive suppl.es, 
with an authorized capital stock of 
$10,000, of which amount $7,200 has 
been subscribed and $5,000 paid in in 
cash.

Detroit—The Detroit  Radiator Cor
poration, Inc., has been organized to 
repair, rebuild and deal in radiators, 
etc., with an authorized capital stock 
of $1,000, of which amount $500 has 
been subscribed and $250 paid in in 
cash.

Somerset Center — Eugene Mc
Gregor has sold his store building 
and stock of general merchandise to 
Frank Lawrence and E lton Ellmore, 
who have formed a copartnership 
under the style of Lawrence & Ell- 
more.

Reed City—Fred Hemund is now in 
full charge of the hardware store 
formerly conducted in the name of 
Hemund & Gingrich, he having bought 
out the interests of Jacob B. Ging
rich. In  1913 Fred  Hemund and 
Jacob Haist  started in business here 
and the following year the latter sold 
his interests to Mr. Gingrich, who 
was a member of the firm until the 
first of this month. The good will 
of Mr. Gingrich goes with the change 
in ownership.

Manufacturing Matters.
Cadillac—T he  Acme Motor Truck 

Co. is building three additional units 
to its plant.

Lansing—The Dail Steel Products 
Co. has increased its capitalization 
from $100,000 to $250,000.

Battle Creek—The Allsteel Manu
facturing Co. is to manufacture a new 
automobile jack, perfected by H. H. 
Burns.

Allegan—Burrell Tripp has purchas
ed the property of the Allegan Cider 
and Vinegar Co. and will manufac
ture cement blocks and other like 
products.

Detroit—The Battery Charging 
Equipment Co. has been incorporated 
with an authorized capital stock of 
$1,000, of which amount $500 has been 
subscribed and $250 paid in in cash.

Perkins—T he  Upper Peninsula 
Creamery & Cheese Co. has been o r
ganized with an authorized capital 
stock of $50,000. all of which has been 
Subscribed and $25,000 paid in in cash.

Detro it—The Auto-Brak Manufac
turing Co. has been inco-pomt-’d with 
an authorized capital stock of $10,000, 
all of which has been subscribed and 
paid in. $200 in cash and $9,800 in 
property.

Cooks—The Connors & D o ‘sch Co. 
has been incorporated to manufacture 
and sell cedar posts, ties, pulp wood, 
etc., with an authorised capital stock 
of $30,000. a ’l of which has been sub
scribed and oaid in in property.

Durand—The Durand Hoop Mill, 
which is one of the largest in the 
State, is expected to be further ex
panded. The plant, which i? running

at fu'l  capacity, employing sixty men, 
is said to be far behind orders.

Jackson—Fred W. Tuller and 
Jacob Zuinderbaan have formed a co
partnership and purchased the p ’ant 
and stock of the Hickman Baking Co. 
and will continue the business at the 
same location and under the same 
style.

Bay City—The Fulton Co. has been 
organized to manufacture and sell 
children’s furniture and accessories, 
with an authorized capital stock of 
$250,000. of which amount $125,000 has 
been subscribed and $25.00! paid in 
in cash.

Cadillac—Citizens of Cadil ac sub
scribed in two days for $115,000 worth 
of the stock of the Kol-Ben Wheel 
Co., of Detroit.  As a result the en
terprise will locate in the W exford 
county seat. The company manufac
tures automobile wheels.

Otsego—The Otsego Office Equip
ment Co. has been incorporated to 
manufacture and sell office furniture 
and equipment, with an authorized 
capital stock of $25,000. of which 
amount $18,000 has been subscribed, 
$3 000 paid in in cash and $15,000 in 
property.

Kalamazoo— The H errb o ’d-Keelan 
Co. has been organized to manufac
ture and sell machines for making 
paper and for t reating  paper stock, 
with an authorized capital stock of 
$200,000. all of which has been sub
scribed and paid in, $5 000 in cash 
and $195,000 in property.

Saginaw—The Lockwood Manufac
tur ing  Co. has been organized to 
manufacture and sell special truck 
bodies and furnishings and fittings for 
them, with an authorized cap tal stock 
of $100,000, of which amount $50,000 
has been subscribed. $500 paid in in 
cash and $9,500 in property.

Cadillac—The H arr is  Mi ling Co. 
has purchased the old Cornwell mill 
and will specialize in the grinding of 
buckwheat and rye flour, new m a
chinery having been installed for that 
purpose. The  company owns prop
erty  at Mt. Pleasant,  where bread 
flour is made. The  business is entire
ly wholesale, except that  farmers may 
exchange grain for flour.

Detroit— Crow’ey, Milner & Co. 
have leased the property  formerly 
owned by the Pingree Shoe Co., on 
Jefferson avenue, for a warehouse, 
from John A. Mercier, owner. The 
building is 60 x 200 feet, seven stories 
high on Jefferson avenu and nine 
stories on W ood bridge street.  E x 
tensive alterations are being made in 
the build;ng, and when completed it 
will be one of the m ost  up-to-date 
department store warehouses in the 
country.  I t  will be known as Crow- 
ley-Milner’s W arehouse  No. 3.

A Start.
I t  was a crowded street car. D ur

ing one of those sudden . lulls a coin 
was heard to drop. An old man 
stooped and picked it up.

“H as  anyone lost a dollar?” he 
asked.

Several passengers searched hur
riedly. and three called “ I have.”

“Well,  here’s a penny toward it,” 
said the old man. . , ,
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Review of the Produce Market. 
Apples—Snows, $2.85; Fal; Pippins, 

$2 : Kings, $2.50; Northern  Spy, $3@ 
3.50; Greenings. $2.50; Baldwins, $2.5.1. 

Bananas—$8.25 per 100 lbs.
Beets—$1 per bu.
Butter—There  is an increased de

mand. both for consumption and ex
port  trade, for ail grades of butter.  
The market is firm at an advance of 
lc  over a week ago. The export trade 
is responsible for the advance in 
price. The make is about normal for 
the season. Local dealers hold fancy 
creamery at 65c in tubs and 67c in 
prints.  Jobbers  pay 50c for No. 1 
dairy in jars and 40c for packing 
stock.

Cabbage—$1.25 per bu. or $3.75 per 
bbl.

Carrots—$1.10 per bu.
Celery—35c per bunch; jumbo, 50c. 
Celery-Cabbage—$1.25 per doz. 
Cocoanuts—$1.40 per doz. or  $10.50 

per sack of 100.
Cranberries — Early Black Cape 

Cod. $10.25 per bbl. and $5.25 per 
Yz bbl.: Howes are held a t  25c per bbl. 
higher.

Cucumbers—H ot house, $2 per do”. 
Eggs—The market has gone wild, 

temporarily,  due to the non-receipt of 
fresh stock in any quantity.  Local 
jobbers are paying 60c for candled, 
fresh, loss off. including cases.

E gg  Plant—$1.50 per doz.
Garlic—60c per lb.
Grapes—California Malagas and 

Tokays, $3 per crate; Emperors,  $3.75 
per crate and $7.75 per keg.

Grape Fruit—$5 per case for either 
Cuban or Floridas.

Lemons— California, $9 for 360s and 
$9 50 for 300s or 240s.

Lettuce— Head, $2 per bu . ; hot 
house leaf, 11c per lb.

Melons—Honey Dew, $3; Casaha, 
$2.75.

Onions — California. Australian 
Brown. $4.50 per 100 lb. sack; Cali
fornia White. $4.50 ditto; Spanish, 
$2.50 per crate for either 50s or 72s; 
home grown, $2.75 per bu.

Oranges— Late Valencias, $6.50@ 
7; Sunkist  Valencias. $7@7.25.

Peppers—Red, 25c per doz.; Green, 
$1 per bu.

Pears— California Bartletts.  $5.50 
per box; Keefers, $2.

Plums—$3.25 per box for California. 
Potatoes— Home grown, $1.30@1.40 

per bu.; Baking from Idaho, $4 per 
box.

Quinces—$4 per bu. for home 
grown.

Radishes—Hom e grown, 20c per 
doz. bunches.

Squash—$2 per 100 lb. for H u b 
bard.

Sweet Po ta toes—$1.75 per hamper 
or $4.50 per bbl. for Virginia.

The Grocery Market.
Sugar—The beet  sugar manufactur

ers have decided to charge 10p2c f. o. 
b. factory for their 1919 product. T o  
this price is added the freight from 
New York to point of destination 
which is 46c to Grand Rapids. All 
the beet  sugar thus far received at 
this market has been invoiced at 
$10.96. Local jobbers are selling su
gar at 11 pic, f. o. b. Grand Rapids, and 
are recommending their retail cus
tomers to sell at 12p>c. In the m ean
time A ttorney General Palmer has 
issued an order that  beet sugar must  
be sold by the refiner at flat 10c. 
Michigan producers refuse to observe 
this ruling and have gone to W ashing
ton to seek an interview with the 
autocrat of the sugar market and en
deavor him to modify the rule he pr - 
mulgated regarding price.

T ea—The week has brought no 
special change in the tea situation. 
Javas are in somewhat be tte r  demand 
because some people think they are 
going to be higher because Europe 
has been buying them quite freely. 
There  has been only the usual m od
erate business in other teas, but every
thing is selling at full prices and black 
teas particularly are firm.

Coffee— Spot coffee has put in a 
quiet week without any change in the 
price of any grade of Rio or Santos. 
The New York dock strike has in
terfered with unloading some arrivals, 
but that has not yet affected the situa
tion. Conditions throughout the m ar
ket for Rio and Santos, not only 
here, but in Brazil, are substantially 
the same, a ' though Brazil is sending 
a little firmer news. Milds continue 
steady to firm, with a l ight demand.

Canned Fruits— California canned 
fruits are about unchanged, except 
that  the export demand is small and 
some auction sales of canned apricots 
he’d during the week showed a weaker 
market.

Canned Vegetables—Tom atoes con
tinue their unexplained weakness in 
sp:te of the reoorted short  pack. 
Prices continue to sag slowly down
ward, and it is reported that some 
offerings were made during the week 
of Maryland 3s as low as $1.60. in a 
'a rge  way. T rade  are not interested, 
in spite of the shortage and the ap
parently  low prices. The trade seem 
not to be interested in corn, either. 
Maine packers are about through and 
have a little surplus to sell. The gen
eral corn situation is so gey  and prices 
are tending a little downward. Fancy 
peas continue very scarce and wanted, 
but s tandard peas are fairly plentiful 
and dull.

Canned Fish—Domestic  sardines 
continue very low and the trade a:e  
not interested in them. Sa mon is 
firmly maintained at recently quoted 
high prices, without change for the 
week.

Dried Fruits— Prices continue firm 
and resales have been made during 
the week at a premium over the open
ing price. The dried fruit market gen
erally is dull. There  is a little export 
enquiry, but not a great  deal. Prices 
are so high that the trade will take 
only what they have to have. There 
is no change anywhere for the week.

Syrup and Molasses—The glucose 
situation is unchanged, the demand 
being in excess of the supply. Com
pound syrup is in moderate demand 
at firm prices. Sugar syrup in light 
demand, but firm. Molasses, speaking 
particularly of fine molasses, is in 
small supply and fairly steady de
mand. The undertone seems to be 
strong.

Cheese—The market is firm at an 
advance of lc  over a week ago. with 
a fair consumptive demand for both 
consumption and export. The make 
is reported to be a little lighter qual
ity is good and prices depend con
siderably on the export trade.

Rice—Domestic  buyers are at p res
ent observing a strictly conservative 
policy in the placing of orders, be iev -  
ing that prices cannot be m ainta :ned 
at such high levels in the face of a 
heavy crop. However, the Southern 
markets remain s trong  with offerings 
light at current prices. I t  is reported 
that mills which had sold ahead have 
had to pay a stiff premium on rough 
rice to get enough to fill contracts in 
clean.

Provisions— Pure lard is firm at 1 c 
advance over last week, with a fair 
consumptive demand. Comoound is 
firm, with a light consumptive de
mand. at about K>c advance. E very
thing in the smoked meat line is dul’, 
with a light consumptive demand, at 
prices ranging about lc  per pound 
under last week’s quotations. Bar
reled pork, canned meats and dried 
beef are the same, at unchanged 
prices, with a light consumptive de
mand.

Salt Fish—Mackerel shows no 
change for the week. Prices are 
steady, with the demand moderate. 
A few fat Irish mackerel are coming 
in at very high prices.

Baxter Bros, have merged the ;r 
paints, oils and wall paner business 
into a stock company under the style 
of the Baxter Bros. Co., with an au
thorized capital stock of $9 ,000. of 
which amount $7,500 has been sub
scribed and paid in. $600 in cash and 
$6,900 in property.

The W estern  Electric Products Co. 
has been incorporated with an au thor
ized capital stock of $6 000. of which 
amount $3,200 has been subscribed and 
paid in. $200 in cash and $3,000 in 
property.

H a r ry  McIntyre, for several years 
on the road for the G. J. Johnson Ci
gar Co., will devote his attention here
after to the W indsor  Upholstering 
Co., in which he owns a substantial 
interest.

General Conditions In  W hea t  and 
Flour.

W ritten  for th e  T radesm an .
Julius Barnes, W hea t  Director, has 

given notice that all import duties 
on wheat and flour may be cancelled, 
which on the face of it sounds like 
a bearish statement.

Very likely should this duty be re
moved the very stiff premiums on 
choice grades of spring and hard win
ter wheat would be materially reduc
ed. which, of course, would result in 
somewhat lower prices on flours made 
from those wheats.

Mr. Barnes goes on to say that 
he favors the pulling down of all ba r
riers at the earliest possible m oment 
so that commercial  processes may be 
resumed without restrictions and nor
mal trade relations be reknit before 
they are permanent 'y  weakened by 
disuse.

A number of the leading grain men 
of the country have been asked what 
general effect such action world  have 
at the present time on wheat.  Some 
predict it would cause a decline, while 
others claim prices would go higher.

It seems very difficult to get a def
inite line on just  what might happen 
as there is practically nothing on 
which to base estimates.

The total est imate on the wheat 
crop has been reduced from 1 250,000,- 
000 bushels to approximately  916,- 
000 000. with no let-up in the demand. 
The acreage sown to winter wheat 
this year is considerably under that 
of a year ago. In Kansas it is 35 per 
cent, short;  Nebraska 10 per cent, 
short of last year. Plowing in the 
spring wheat section is 30 per cent, 
short of last year;  W es te rn  Canada 
about equal to that  of last year.

Fall moisture suggests a winter 
wheat condition December 1st of ap
proximately 94 to 96, which is very 
good indeed, but really does not mean 
anything as oftentimes a heavy de
terioration results from unfavorable 
winter, and the fact that  we are going 
to require a large crop of wheat next 
year must not be forgotten when 
figuring out price estimates.

The consensus of opinion seems to 
be that the wusest policy is to buy 
as required until ive can obtain a bet
ter line on conditions and learn more 
about just  what action is going to be 
taken with reference to taking off 
imoort duties and see the effect of 
such action if it is taken.

Values on wheat and flour have re
mained practical y stationary during 
the past week with a decided firmness 
for the better  grades on both flour 
and wheat.

The production of flour is not ex
ceptionally heavy, just  moderate , and 
as a general th ing the trade have not 
loaded up to any great extent,  so that,  
while business has not been as brisk 
as it generally is on flour, th 's  does 
not mean there is an under consump
tion but ra ther indicates we will have 
a fair to good volume of business right 
straight through until spring, which 
is really a better condition than to 
have such a strenuous demand for 
three or four months with a period of 
sluggishness following.

Lloyd E. Smith.

mailto:7@7.25
mailto:1.30@1.40
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M EN OF MARK.

E. A. Bowman, Jobber of Motor Car 
Supplies.

1'or several years E. A. Bowman 
was known as one of the most suc
cessful merchants in Howell. He 
carried a genera! stock and won wide 
recognition by reason of his original 
methods and novel schemes to attract 
and retain trade. Seven years ago he 
sold out at Howell and removed to 
Detroit  to engage in the sale of auto
mobile tires by mail. Later  he took 
a very small store on W oodward 
avenue and opened up a retail acces
sory business which had a very rapid 
growth. He later changed locations 
in the building, in which he secured 
additional space, finally occupying 
seven floors. His success in selling 
at retail a ttracted dealers from var
ious parts  of the country who wanted 
to buy from him at wholesale. He 
followed up this lead and became a 
jobber. A little over three years ago 
he discontinued the retail and sold 
at wholesale only. He bui't up one 
of the largest  automobile accessory 
jobbing houses in Michigan.

His success was so rapid that it 
attracted attention, resulting in his 
being written up in many papers, p a r 
ticularly Horseles- Age and Printers 
Ink. Neither one of the-e papers car
ried a single inch of his advertising. 
He is known to-day in the office 
of every manufacturer in this country 
making anything sold to automobile 
accessory jobbers.

His first venture in Detroit  was in
corporated and he had several p a r t 
ners in the business. His business in 
Howell was an individual business, 
personally control ed. In May, 1918. 
he had an opportunity to sell out hi? 
holding in the E. A. Bowman Com
pany. Ind.. and availed himself of 
this chance, reserving the privilege 
of going into business for himse f. 
He immediately opened up at 719 
John R. street, advertis ing E. A. Bow
man. " In  business for h im self” His 
success in the business resulted from 
his using the same methods of close, 
careful attention that the average 
small town merchant is obliged to 
give to the country  store. He finds 
that this attention, apo’ied to his pres
ent business, is more deeply appre
ciated by the city trade than the small 
country customer to whom it is nec
essary to give this consideration. He 
feels that  the automobile accessory 
field is one of great opportuo-'tv and 
believes that the man trained in the 
small general store is almost  guaran
teed success if he will out in the same 
effort. same attention and same ha-d 
work, providing he ’ik»s the business.

He numbers among his customers 
the Packard Motor Car Co.. Stude- 
baker Corporation. General M o 'o 's  
Corporation. Hudson Motor Car Co . 
Ford Motor Co.. 5-olvav Process Co., 
and. in fact, the biggest firms in De
troit who have occasion to use m a
terial handled by him.

Knowing the possibilities of the 
industry he has been instrumental 
in starting various people in the busi
ness. whose success in some instances 
has been remarkable. He started 
Lou Boomhower, of Battle Creek.

with about $300 worth of goods about 
six years ago. Boomhower is to-day 
conducting stores in Battle Creek, 
Muskegon, Kalamazoo, Grand Rapids, 
Bay City and Flint. He has been 
very successful. He started some of 
the largest  retailers in Detroit  whose 
success is the talk of the trade. Some 
of his ear y pupils have become great
er than the teacher, which is very 
pleasing to him.

Mr. Bowman feels that considera
tion for the other fellow has been 
instrumental in his success. In the 
window of his store he has a card 
which reads as follows: “ Courtesy 
—my greatest  money maker—co.-ts 
me nothing." Everyone in his ser
vice makes an honest endeavor to 
live up to this motto.

An Interesting Decision.
In the case of the Standard Oil 

Company vs. certain independent oil 
companies, argued before the Federal  
Trade Commission, the question at 
issue was the propriety or impropriety 
of the use of the patented oil pumps 
of the Standard Oil Company, which 
it has made a practice of leasing and 
selling with the proviso that  they 
should be used exclusively for pump
ing oi’ produced by the Standard Oil 
Company.

Under the decision handed down 
by the Federal Trade Commission, 
the Standard Oil Company is obliged 
to supply its pumps to any one re 
quiring them, either on a sale or ren t
al basis, and for use by the users of 
oil produced by independent com
panies on the same basis as their own 
customers.

In effect, the Federal  Trade Com
mission has ruled that  patented m a
chines may not be used for the pur
pose of maintaining a monopoly. The 
importance of this decision will be 
at once apparent to our discerning 
readers.

The independent manufacturers of 
open top cans, who probably produce 
less than 15 per cent, of the total 
number of open top cans manufac
tured in the United States, have form
ed an association, partly at least with 
the idea of forcing the two can com
panies who produce some 85 per cent, 
of the total output of open top cans, 
to supp’y the customers of the in
dependent companies with their pa t
ented closing machines on the same 
basis as they supply them to their 
own customers, with whom they now 
have exclusive contracts.

The independent tinplate manufac
turers.  who produce 55 per cent, of 
the total tinplate rolled in the United 
States are back of this movemen*. 
The m aior part  of their tinplate has 
been consumed by the milk f a d e ,  
which has in the past used soldered 
cans exc’usively. Two large evap
orated milk condensers are going to 
adopt the standard open top can and 
extensively adverf'se the fact, which 
will have the effect of forcing the 
packing of a ’l milk in open top cans. 
This advertis ing campaign will for
ever bar the packing of food products 
in the soldered can.

I t  would apoear that o ther interests 
than the milk condensers referred to 
are concerned in the success of this 
advertising.

Trade Unionism H as Had Its Day.
Grandville, Oct. 21—The c„al strike 

called for November 1 bids fair to 
cap the climax of all the rebel.ious 
outbursts of labor unions since the 
beginning of time.

The demands of these a rrogan t  
spo iators cannot be complied with. 
To  do so would be the ruin of the 
country. The man who, knowing 
how impossible it is to comply with 
the preposterous demands of the coil  
men deliberate'y calls them out, is a 
criminal. He is on a parity  with a 
Jesse James who holds up a railroad 
train, robs the express car, murders 
the messenger and gets away with 
the swag.

Ca ling harsh names will never get 
anyone anywhere, nor is it profitable 
in the long run, but it may be well 
to call a spade a spade when dealing 
with such criminals as seek to hold 
up the whole country with demands 
which, if comp ied with, would bring 
bankruptcy and dire calamity to not 
only every interest in the business 
world, but to the homes of the coal 
miners themselves. The demands of 
short  hours,  increased pay and less 
days abor for the week cannot be 
complied with because the work need
ed to be done to supply the Nation 
with fuel cannot be performed in the 
shortened time.

The man who calls this strike, if 
he has the good sense of an ordinary 
individual, knows this. Then what 
can be his motive for such an ou t
rageous onslaught against the homes 
and firesides of every citizen, high or 
low. in this Republic? There  must 
be a sinister motive behind it. and 
such a person is not safe to have at 
large in any community.

The continued strikes and demands 
which labor organizations have press
ed upon the country, are creating a 
public sentiment that is sure to react 
most severely on the malcontents 
who are driving the most conserva
tive citizens to array themselves in 
solid phalanx against a tyranny that 
is becoming unbearable. An end 
must come to these high-handed p ro 
ceedings. so ner or ater, and we wish 
t; say here, the sooner the better.

Trade unionism has had its day in 
America.

It has been taking on the airs of a 
despot for a long time. I t  has a r ro 
gated to itself all the righteousness 
there is. using the most despicai le 
methods to down the capital which 
employs it. Such high-handed pro
ceedings cannot last. The whole 
country is tired of being held up and 
made to pay tribute to these lawless 
nropagar>dists who have no more soul 
than had the German K a’ser in the 
nalmy days of the world war.

The  American public is at last up 
against it in ful measure. All the 
professions of labor leaders that they 
seek only to better working conditions 
have been proved, time and again, to 
be hollow and hypocritical.

If the strike called for next month 
is carried into effect, the very coal 
miners who take part  in it will soon 
become convinced of the mistake 
•Lev have made, bv seeing their own 
homes made cheerless by lack of food 
nnd fuel. I t  might be well to starve 
and freeze them into a more rational 
state of mind. Object lessons are 
sometimes the only ones that produce 
lasting benefit.

The man who deliberately calls 
such a strike among coal producers 
at the beginning of winter, knowing 
fully what the damage and suffering 
is to be. ought to be taken to a sightly 
spot among the ice bergs of the 
x or , h. stripped to the skin and given 
a seat in state  on the most prom 
inent berg there, while the north wmd 
olavs tag  with his hair  and whistles 
a rag time tune in his freezing ears.

I t  is time to call a halt  to a l’ these 
crazy plott ings against the peace and 
'-'»Tvo-ness of the whole peonle. The 
Wilson administration should put an 
end to them at once, without palaver

or mincing, or mealy-mouthed parley
ing. I t  is high time the peop.e th em 
selves took a hand in regulating this 
labor question and put a quietus on 
the reds who are stirring up internal 
strife, waylaying business operations, 
paralyzing honest industry to the 
detriment of the whole community. 
The man who in any manner seeks 
to enhance the price of fuel for per
sonal gain, at a time like this, with 
winter aporoaching and everything 
in the food line at a perilously high 
point, is an enemy to the country. His 
place is over in Russia or Germany 
where outlawry and general deviltry 
is at a premium and decent govern
ment at a discount.

For  the good of the country' this 
cal.ed strike of the coal miners must 
not take place. The idea of tying 
up all railway traffic, closing factories 
and mills, throwing hundreds of 
thousands of honest workers out of 
employment that a rabid labor union 
leader may have his way is the height 
of fo ly. The demand of these men 
for six hours a  day, double wages 
and five days a week is stupendous 
nonsense. I t  should not be permit- 
t e(f- Old Timer.

Future Food Prices.
We do not feel justified in predict

ing a generally lower range of food 
prices. W e realize that  the law of 
supply and demand will operate to 
lower some prices and raise others 
more than is now anticipated. I t  is 
well to bear in mind that certain con
ditions that  may eventuate would have 
a marked influence on food prices.

For  example, foods will be much 
lower if we have serious labor dis
turbances, and very much higher it 
we issue credits to Europe,  that is to 
say, credits that are to be expended 
in this country. These credits would 
use up our food surplus, and Europe 
would, of course, purchase our low- 
priced, high food value materials.

We confidently look forward to 
lower prices for all meats,  including 
pork, during the coming winter. We 
expect to see butter  very high and 
we look for a shortage of sugar on 
Eastern  seaboard in November and 
a very acute shortage in December. 
Nothing can prevent this but a Fed
eral embargo placed against the ex
portation of sugar from this country, 
which the Wilson administration is 
evident y determined not  to do.

The sugar shortage will be caused 
by contracts which have already' been 
made for refining sugar in this coun
try for export:  a large percentage of 
this sugar has been contracted for by 
Dutch interests and will be shipped 
to Holland: and Holland, in turn, will 
probably relay to Central Europe. An 
actual lack of sugar, for the benefit 
of enemy' countries, would be most 
unpopu'ar.—Optimist .

Too Much Meat in Australia.
In July of this year there were 1,- 

300.000 carcasses of lamb and mutton 
in storage in Australia, and it w7as 
said a t  that  time tha t  unless some 
means of supplying the adequate ship
ping space was provided all the meat- 
export works there would be forced 
to suspend operations, because all the 
storage space of the exporting com
panies has been filled for some time 
and private storage,  on which they 
have been relying, will soon be at a 
discount.
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Government Shou'd Be Divested of 
Extraordinary Powers.

One of the principal resolutions 
passed at the annual meeting of the 
New York Board of T rade  and T ra n s 
portation last week was presented by 
the Executive Committee cal.ing a 
halt on Government interference with 
private business affairs and price fix
ing. The  report  and resolutions of 
the committee are as follows:

“Two facts which might be said 
to be obvious only that  they appear 
sometimes to be lost sight of lie as 
vital principles at the foundation of 
American life and Government. They 
are, first, the inherent and inalienable 
right of every citizen to pursue his 
legitimate career with full individual 
liberty unrestricted by Government 
interference except only as to such 
regu 'a tions as public law and order 
require.

"The  second is that industry and 
commerce in their broadest and most 
inclusive sense are the vital forces of 
the life and progress of the country.

“As to  the first, the individual 
rights mentioned are not conferred by 
the Constitution or by law. They are 
inherent and inalienable, and that 
document only expresses them and 
guarantees their free enjoyment.  In 
that sense they are constitutional 
rights.

“As to the second, it is to be recog
nized that so-called natural economic 
laws affecting industry and  commerce 
are over and above legislative enact
ments in their operation. Any legis
lation which interposes obstac'es to 
their natural movement will with in
evitable certitude react in confusion 
and disaster.

“ I t  was once said, we believe by 
one of the framers of the Constitu
tion, tha t  ‘the best government is that 
which governs least.’

“ It  was later said by another that 
it is an axiom of our Government 
that  ‘it should do nothing for its citi
zens they could do for themselves.’

“W hile  these s ta tements  may be 
considered somewhat extreme it can
not be doubted that under the two 
great principles of the liberty of the 
individual and untrammelled enter
prise in industry and commerce, this 
country has grown great and prosper
ous beyond precedent. I t  is also 
true that  its continued progress and 
expansion are dependent upon same 
for the future, and that  the place and 
duty of the Government is to make 
and keep open to the fullest extent 
the freest course for individual en te r
prise and commercial  operations.

“ It  has also been well said that one 
of the highest prerogatives of the 
possessor of  rights is the right to give 
them up if need be. No finer illustra
tion of that, and on a  national scale, 
has ever been seen than the noble 
patriotism exhibited by the business 
men and people of the United States 
in the crisis of the world’’s war. W ith 
out debate or hesitation the business 
men of the country surrendered con
trol and conduct of their own busi
ness, many of their leaders entering 
the employ of the Government with 
no (or nominal) compensation; all 
joined in one way or another in sup
port  of the efforts of the  National

Government for the supreme object 
of winning the war.

“They  gave acquiescence to laws 
enacted and methods adopted, which 
in many instances their judgment did 
not approve, but which in the emer
gency seemed to promise possible 
utility.

“ Production and distribution of 
commodities were restricted or stimu
lated and directed, prices arbitrarily 
fixed and imposed, wages of labor 
summarily increased, and increased 
again, all of these, to cite no further 
instances, often by public administra
tors of limited experience or knowl
edge of the lines of business imme
diately affected.

"W ithout,  however, entering on any 
criticism or more specific analysis of 
the unprecedented methods and meas
ures undertaken by the Government 
which were so great  a departure from 
its historic principles, and justified 
only by the supreme necessities, it 
may be enough for our purposes here 
to express the judgment that the un 
rest  and confusion which now exist 
and are so threatening, are in great 
measure the result, more or less in
evitable, of the course on which the 
country embarked.

“ Experience, however,  has distinct
ly disclosed to all and demonstra ted 
that disaster,  National and comm er
cial, would surely follow continuance 
of these expedients adopted to meet 
war conditions. They could only be 
tolerated by the people in the con
fidence and on the ground that  they 
were of temporary  necessity and that 
with the close of the w ar  immediate 
steps would be taken to re-establish 
the normal principles and operations 
of Government, and of the relations 
and activities of our people. Be it 
therefore resolved:

“ Resolved—T hat  the Board of 
Trade and T ransporta tion  be ieves  
that the time has now come when it 
is an equally patriotic  and imperative 
duty for the business men and the 
people of the country  to earnestly 
consider the steps which should be 
taken to divest the Government of the 
extraordinary power and responsibil
ities lodged with it: in brief, that the 
hand of Government should be taken 
off the business and activities of the 
country so that  they be restored to 
their natural and proper courses in 
the hands of the people.

“T hat  we call upon the Congress 
of the United States to formulate and 
enact such legislation as will effect 
these objects at the earliest possible 
time. W e  be'ieve this vital for the 
welfare of the  country.”

The Silver Lining.
Politeness is personal freedom and 

perfect ease.
Genuine courtesy, real consideration 

of others, is more—it is t reating  o th
ers just  about as you would have o th 
ers t reat you.

Politeness is the piano polish, the 
fine finish, the last coat  tha t  we put 
on manners.

True consideration of others is the 
silver lining of the coat that  we p re 
sent to our friends for wear.

D on’t try  to live without your in
come. Live within it.

THE STANDARD 
IN COFFEE

A product is good or bad only by 

comparison.

That is why in every line of mer

chandise there is usually one product 

of such outstanding excellence that 

it serves as a standard in d termining 

the quality, value and merit of com

petitive brands.

Grocers h i ve  so often been asked, 

"Is it as good as Lighthouse Brand?” 

that naturally they have cerne to pon

der the question.

In seeking to know whether a coffee 

is good, bad or indifferent consumers 

habitually compare it w ith Lighthouse 

Brand.

Lighthouse Brand is their only yard

stick  for measuring coffee value.

And that is how grocers have come 

to know the standard in coffee.

The most satisfactory answer to 

the question, “Is it as good as Light

house Brand?” is a stock of Lighthouse 

Brand Coffee itse lf — w ithin arm’s 

reach on the shelf.

NATIONAL GROCER 
COMPANY

Grand Rapids 
Lansing 
Cadillac 
Traverse City



8 M I C H I G A N  T R A D E S M A N O ctober 22, 1919

T H E  U N IO N  LABOR M ENACE.
The price of all commodities, in

cluding labor, is regulated by econom
ic laws, subject to artificial inflation 
and deflation—but these are merely 
the exceptions which prove the rule. 
And when these laws are tampered 
with they will help wipe out a hun
dred or a mil ion imbeciles with that 
complete indifference so characteristic 
of nature. For some time labor has 
been making demands which have 
uniformly been acquiesced in. Prob
ably the saturnalia took its start from 
the Government 's  negati  m of a rb itra
tion and its enactment of a law so 
near the border line as to be regard
ed as unconstitutional by some of the 
judges of the United States Supreme 
Court. But those were pre-election 
times and the Government may have 
been a bit sensitive about votes.

Now. labor is just  as ignorant and 
selfish as other departments of hu
man activity. It  is already crying out 
at high prices because it does not like 
to see the money that it is snatching 
taken away by equally greedy hands. 
You cannot, however, eat your cake 
and have it. too. \ \  hen you advance 
wages you inevitably advance the cost 
of living so that the last state of the 
working man is probably no better 
than the first. Every demand of la
bor. however, is bound to be the pre
cursor of a new demand, while human 
nature remains what it is. until the 
breaking point is reached, and if that  
is not speedily arrived at we shall 
have a conflagration instead of an 
adjustment.  At present the signs all 
point to conflagration. Is there an 
intelligent red blooded American who 
has not felt alarm as well as humiFa- 
tion at the spectac'e presented by the 
strike of the longshoremen? These 
men declared by act. if not by word, 
that they will not care a damn if New 
b ork starved, they cared even less 
for their plighted word and the Gov
ernment apparently did not dare to 
act. Some time ago, when the Gov
ernment had at its head a man of 
courage.and backbone, a more serious 
strike broke out at Chicago. Mr. 
Cleveland in a few hours ended that 
strike by the simple declaration that 
the United States mails should go 
through, and he had a hostile Gov
ernor as well as the strikers against 
him.

People who want contemporaneous 
evidence may profitably consider 
what the E n g is h  government has 
just  done under similar conditions. 
Now. there is in this country a body 
greater  than labor, greater than cap
ital. and greater than the Government, 
because it embraces all of these, and 
that party is the pubFc. U nfortunate
ly. it is unorganized, and so it is 
being ground between the millstones. 
And yet there are some things in 
which it is vitally interested and which 
it might easily secure if it could only 
be aroused. One of these is the im
mediate enactment of a law prohibit
ing a'l strikes on transportation lines, 
which in our highly co-O'dinated 
state are essential to life. Of course, 
in the light of pure reason, all strikes 
should be prohibited, because, in t : e 
first place, they are conspirac:es, which 
our Government professes to abhor:

in the second place, they are revolu- 
tionary, being a challenge to the au
thorities and to existing order; and, 
in the third place, they must all ul
timately rely on vio.ence involving 
bloodshed. To look for any step in 
this direction, however, at the present 
time would be about as reasonable as 
to look for the conversion of m oon
beams into minnows by the aid of 
blue glass. The present attitude of 
the Government towards organized 
labor, which is itself in the hands of 
dangerous agitators, is the exact coun
terpart  of its att itude in the face oi 
the German menace. W h a t  that a t
titude cost in the one case is the 
measure of what it is likely to cost in 
the other.

SILK  SW EA TER N O V E L T IE S.
The silk sweater market is feeling 

the effects of the upswing in prices 
of the raw silk and it is evident to 
both m.ll men and buyers that little 
relief can be expected for some time 
to come. There is still a demand, 
however, despite the advanced prices 
that are ruling, and novelties espe
cially are being asked for in both the 
pure and the artificial silk. The 
price situation on the artificial s.lk 
numbers is just  as keen as on the 
pure varieties.

The wool sweater situation needs 
little to tell its condition. There is a 
steady demand for novelties of all 
sorts, with the supply more than 
limited. Staples of all sorts, wh.le 
they are not in as good demand as 
novelties, are too well sold ahead to 
be affected, and it is not easy to lo
cate any quantity of staples for any
thing like nearby delivery.

Trade union members in Spain and 
in Japan have protested against  their 
government’s choice of delegates to 
the international labor conference 
which is to meet in W ashington. 
Spanish workers have given notice 
that they will not consider themselves 
in any way bound by the action of 
the conference. At Yokahama pro
test took the picturesque form of a 
parade of m ourning on the occasion 
of the sailing of the labor delegation. 
I h e s e  two incidents have significance 
for the future of the international 
labor conference and of the league 
of nations. I t  is not enough to have 
created an elaborate machinery for the 
betterment of world relations. The 
will and intelligence must exist to 
make an honest and effective use of 
the new instrumentalities. An in te r
national labor conference may be con
ceivably packed by the governments 
with delegates hostile to the cause 
of labor, just  as the league of nations 
itself may be reduced to util ity by 
packing the council of the league with 
men hostile to the idea of in terna
tional amity. There  is no danger in 
the immediate present.  The nomina
tions of Leon Bourgeois to the coun
cil of the league by France and of 
Tit toni by Italy are what they should 
be: the men are liberal statesmen and 
tried friends of peace and conciliation. 
We may take it for granted that E ng
land will send Lord Robert  Cecil to 
the counci'. She has already desig
nated Barnes and Henderson for the 
labor conference.

DRY GOODS M ARKET.
The m arkets are generally strong 

in the face of many facts that would 
normally unsettle them. From  time 
to time complaints are voiced con
cerning the very high prices at which 
goods are selling in the gray and 
finished state in fabrics and in the 
madeup form in garments of all kinds. 
These complaints come from sellers 
as well as buyers, the former having 
misgivings all the while of the ability 
of buyers to distribute what they pu r
chase. Timid souls voice their fears 
often, but they are drowned in the 
rush of activity among those who 
are moving ahead into new selling 
periods.

The cotton goods markets have 
been especially active this week both 
in gray and finished cloths, and 
wlrle the volume of buying has been 
small compared with other periods, 
the var.ous kinds of goods secured 
show that there is a broad call for 
merchandise from concerns known 
to be conservative in their general 
views. The demand for prints  and 
percales has overtopped the present 
capacity of the largest  works and 
many goods have been withdrawn 
from sale. Price advances are looked 
for in some quarters, and they are 
not likely to be prompted by sales 
so much as to indicate to buyers just  
what goods would be worth if sellers 
had them. In this way it is hoped 
to keep the cost of replacement be
fore the trade.

Bleached cottons have been bought 
into February  of next year by some 
of the largest  and m ost conservative 
jobbing houses. Usually such trading 
is looked for in December. Brown 
sheetings have been very active in 
the past few days, some of the sales 
being large, but the most impressive 
ones being the purchases made by 
small distributers at price levels they 
regarded as impossible or unwork
able a week or more ago. Colored 
goods for the jobbing trade have 
been in broad demand. The m anu
facturing and export trades have tak
en so many of these goods that few 
are left for the ordinary trade chan
nels.

Fine yarn mills and mills making 
fine cloths have been holding buyers 
up to the top limits of values in 
most cases. The exceptions are found 
in those concerns that regard dis
tribution for the converter and yarn 
user as more important than all the 
immediate profit that is possible. It 
is contended that production is cur
tailed greatly  in fine goods lines. 
This does not appear to be true in 
England as sales of fine cottons 
abroad for this market have been 
showing a very great increase. W hen 
the Government departments are able 
to catch up with what the trade is 
doing, in the m atter  of its figures of 
commerce, it will be shown that the 
high prices of cotton goods here 
have invited foreign manufacturers 
to get busy and sell.

The advent here of the buyer of 
government linens from the English 
government is of large trade interest.  
The Belfast manufacturers have been 
buying linens abroad for shipment

here from the man who is now here 
to distribute linens for this market.  
The Belfast manufacturers have been 
protecting their own markets here by 
getting  full prices for everyth.ng. It 
is now going to be possible for linen 
users here to get some of the benefits 
of a distribution of these desirable 
linens a t  prices that will induce many 
people to use them.

It  is stated in wool goods circles 
that the desire for the finest qualities 
of merchandise has resulted in the 
neglect of many real bargains in 
some of the coarser fabrics. The 
shrewd traders who sell suits and 
other wearing apparel have been put
ting their labor into the finer goods 
that are not produced in quantities 
and using them to lift the whole m ar 
ket to a profit plane that is already 
making many d.stributers timid. 
Some of the fabric manufacturers 
foresee trouble and are hedging in 
their sales to any save the most re 
liable firms, and some of the clothing 
and garment manufacturers are tak
ing warning from the protests they 
are hearing on every hand from 
those who can pay but will not sub
mit to be profiteered upon.

A NT IP  O D EA N  PR O FIT  E E R S.
In practically every o ther country 

as well as this, the problem of profit
eering is an acute one, and all of them 
are devoting attention toward its solu
tion. Notice has hitherto been given 
to some of the measures adopted or 
suggested in Great Britain, France, 
Italy and Canada. Australia  is one 
of the latest  to tackle the subject. 
T hat  country is the source of supply 
for the finest wool grown. I t  has also 
been having an a lmost endless supply 
of it. Some time ago much irritation 
was voiced in that country over the 
great discrepancy between the price 
paid for a pound of wool and that 
demanded for a pound of woolen fab
ric. to say nothing of the still greater  
difference between the cost of the 
cloth and that of clothing made of it. 
1 he agitation led to an investigation 
by the In ters ta te  Commission of the 
Commonwealth. This uncovered quite 
stiff profiteering on the part  of the 
woolen mills as well as of the whole
sale distributors.  Twenty-four of the 
mills showed net profit on capital in 
the years 1915-17, averaging 31.33 per 
cent, as against 13.44 per cent, 
in 1914 with the percentage of 
net profit to turn-over 17.59 per cent, 
as against  12.93 per cent. The recom 
mendations made are to fix maximum 
percentages of profits all along the 
line. W hat  the Commission has to 
say about the profit taking by the 
mills might be taken to heart  over 
here. T hey  say these profits have 
been very greatly in excess of a fair 
and liberal re tu rn  on the amount of 
capital invested in the business. To 
this they add: “W hatever  may be 
said in excuse of the manufacturers 
in availing themselves of the ordinary 
custom of traders when competition 
is relaxed, it is much to be regretted 
that the greater  proportion of their 
excessive profits was derived during 
the period in which they were engaged 
in supplying material for the cloth
ing of our soldiers and when they 
were acting in unison.”
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M ichigan R etail Shoe D ealer«’ A ssoc ia
tion.

P res id e n t—J. E. W ilson , D etro it.
V ice -P re s id en ts  — H a rry  W oodw orth, 

L an s in g ; J am e s  H . Fox, G rand R apids: 
C harles W ebber, K alam azoo; A. E. K e l
logg, T rav e rse  City.

S e c re ta ry -T re a s u re r—C. X. P a ige , S ag 
inaw .

Bette r  Shopping Habits  Developing. 
W ritte n  fo r th e  T radesm an .

Discerning comm entators  on m er
chandising conditions and the trend 
of customs in present-day shopping 
are agreed that  the retail business 
of the future day is going to be com
pressed into fewer hours;  and instead 
of long, dull hours at the store when 
clerks are lolling around killing time 
and waiting for customers, with two 
rush periods during the day, one in 
the early and the o ther  in the late 
a fte rnoon hour, business is going 
to be more uniformly distributed 
through the hours when shoe stores 
remain open. Such, at all events, is 
the belief of many good business crit
ics at the present. Are they justified 
in so believing?

Time was when the little shoe store 
around the corner and the big special

ty footwear concern alike kept open 
from 8 a. m. until 6 p. m. on regular 
days, and until 10 or  11 p. m. on 
Saturdays and holidays in all seasons 
of the year. They might,  it is true, 
close on Christmas, New Years Day, 
and the Fourth  of July, but on all 
o ther  holiday occasions the idea was 
to remain open and miss no oppor
tunity of selling something, even if 
it were only a few pairs of laces, 
boxes of polish, or something else 
in findings.

Everybody was doing it, and na 
turally the idea obtained that  it had to 
be done. I t  was irksome, tiresome, un
reasonable, and all that, but it was 
taken for granted  that  the dealer and 
his salesmen had to be eternally on 
the job, customers or  no customers.

W e  have now learned better.
Shoe stores—especially in the big 

centers—are opening later and closing 
earlier. E ight-th ir ty  o r  9 o ’clock is 
a more prevalent opening hour than 
eight, and most stores close at five 
or five-thirty on week days. In the 
Christmas holiday period and during

the m onths of July and  August, they 
are closed Saturday afternoons and 
evenings.

And is anything being lost  by thus 
abbreviating the shopping hours? Not 
insofar as anybody can decipher. Has 
it been of any practical benefit to 
thus shorten the day for the dealer 
and his aids? I t  has in many ways.

The  trouble with the old custom 
of long and unreasonable hours was 
tha t  it worked a hardship both on 
the dealer and his clerks. And it was 
due entirely to the w rong  sort  of 
training and education. The  public 
wasn’t primarily to blame, but ra ther 
the men who tolerated the system, ad
justed their store methods to it, and 
thus perpetuated it for so many yea*s. 
Consequently the only way to bring 
about better  shopping conditions was 
to displace that  old false training by 
newer and better  training in shop
ping. And this the wise shoe dealers 
of our larger communities especially, 
are now doing.

They are advertis ing shorter  shop
ping hours. They are teaching the 
people to have some regard for the 
rights and feelings of others. They 
are sowing the good seed of sanity 
and consideration. And by so doing, 
they are not missing any good bets 
either.

Naturally  in the big cities shoe 
shops that cater to the trade of office 
pecp’e will have a rush period around 
the luncheon hour; i. e. from eleven- 
thir ty to half past one; for that  is the 
time the office people are off for 
luncheon. And then again there is 
apt to be a rush period late in the

afternoon. But in between these two 
periods of brisk selling there is apt 
to be a lull of several hours in which 
nothing particular is stirring. Apd 
as for the m orning hours,  it has too 
often happened tha t  they were ex
tremely dull.

Thus the total number of sales per 
day could very easily be compressed 
into far fewer hours— provided, of 
course, the business could be properly 
distributed through the hours of the 
shorter  day. Looking at the m atter  
critically it seemed a difficult thing 
to change life-long habits on the 
part  of the shopping public. But the 
thing can be done, for as a m at te r  
of fact it is being done. So here is 
another case where a cold-blooded 
fact has booted the lights out of a  
mere theory.

I t  is an unfortunate  thing both for 
the shoe dealer and his customers to 
have the business of the day bunched 
into two brief periods when the store 
is crowded so that customers must 
either wait their turn or mull around 
amongst  the stock try ing to wait on 
themselves. I t  not infrequently hap
pens that  they get tired of waiting 
and go elsewhere, or they persuade 
themselves into buying som ething 
they don’t want. Many a fellow has 
thus unwittingly wished upon himself 
a pair of misfits.

W om en were perhaps the chief o f
fenders in perpetra t ing  and perpeutat- 
ing such untoward shopping condi
ti-" ns, for they arranged their shop
ping hours to suit their own con
venience, and generally with little or

Wednesday, October 29, is the Day
We will offer values that will make those that come to our 
store talk for some time to come We have bought some 
shoes especially for this big sale day. We shall also have 
some number in our regular line priced especially for this 
day, only.

Only one call, so put the date down.

Time: Wednesday, October 29th.

Place: Hirth-Krause C o , Grand Rapids, Mich , Largest 
Shoe Manufacturers and Tanners.

H IR TH -K R A U SE CO.
Tanners and Shoe Manufacturers Grand Rapids, Michigan

P. S .-W E  ASSURE EVERYONE THEY WILL FIND SOME REAL BARGAINS.
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no regard for the convenience of the 
dealer and his sa'esforce.

But now that the automobile has 
come into general usage, they can 
much more easi'y re-arrange their 
shopping schedule. Instead of wait
ing until afternoon to doll up and 
go down town and appearing in the 
shoe store from four until five, they 
can either run down in the forenoon 
or get down an hour and a halt or two 
hours earlier in the afternoon. And
where !:he effort is delibeirately made
to educ ate them to the a»rlvantage of
mornin 'r. rather than after nnon. shop-
ing, it has been found th at they re-
spond.

As a matter of fact this whole
proposetion of education is the vital
thing. Dealers can have their cus-
tomers pretty nritch when thev want
them, and when they are best pre
pared to wait on them advantageous
ly, if only they keep hammering away 
at the educational end of their m er
chandising programme. Nobody is 
quite so much to blame for intolerable 
shopping conditions as the dealer 
himse’f. The store belongs to him, 
and it is for him to let the people 
know under what conditions he is 
able to function to the best advan
tage to all. Cid McKay.

Do Not Look for Change.
W holesalers of women’s shoe in 

the local trade do not look for anv 
particular increase in the demand for 
footwear of the “common sense’’ heel 
type as a result of the campaign that 
has recently been started with the 
idea of winning the fair sex away from 
French and other more sightly effects. 
Like the cigarette “evil.” it was point
ed out. high heels have been the ta r 
get of certain reformers on and off 
tor years, but the trade has gone on 
steadily in making and se'ling shoes 
embodying them. There  is no dis
position to “run down” the use of the 

common sense ’ heel for certam pur
poses, notably on shoes for working 
women who are on their feet for long 
periods, but  the possibilité of do:ng 
away with “dressy ' heels altogether 
is considered extremelv remote. For 
one thing, it is asserted, the women 
want them.

Tn renewing his subscription to th e  
Tradesman, A. P. Young. 143 Grand 
River avenue. Detroit,  says: “ I have 
taken the Tradesman manv years. It 
is certainly a most excellent paner. 
No true American can help adm H ng  
the able and fearless editorials, and 
the noble work Editor  Stowe has done 
for the merchants in fighting the stock 
insurance comoanies and h e lp in g  g o t 
the surtax abolished. De caIks a «oade 
a spade and fears no one. The T rades
man is very useful and is worth many 
time« more than it costs to any one 
who will read it.”

The trouble with m ost young men 
is that they are not half committed to 
their career. They are too easily de
tached from their life work by dis- 
couragement or  outside influence. A 
man never amount? to much until he 
has a life aim. until he burns all 
bridges behind him and commits him
self. absolutely without reservation, 
to his work.

W hat Ought W e to Do About It?
Grandville. Oct. 21— Noting that the 

colored soldiers from overseas are to 
he barred from joining the American 
Legion, one is led to wonder at some 
things in the economy of nations and 
to hark back to ye olden time, when 
much was made of that old-fashioned 
idea that  it was an injustice to tax 
people without their consent,  at least 
without the ones taxed being repre
sented in the government.

It was because of taxation without 
representation that our forefathers 
rebelled against  the British crown 
and made declaration that  the thir
teen American colonies were to be 
from this date henceforward and for
ever free. From that rebellion sprang 
the great republic which extends the 
width of a continent .and occupies the 
belt line of the most productive por
tion of this old world.

\ \  hat of all this? you ask.
Just a minute, please, then we shall 

uet d'-wn to brass tacks and elucidate 
somethuig that ought to bear on the 
consciences of right thinking people 
all over the United States.

This barring out of colored soldiers 
trout becoming part  and parcel of the 
patriotic American Legion is wholly 
a m atter  of private concern perhaps, 
yet it somehow smacks of unfairness 
that grates < n the sensitive nerves of 
a tru  y hluelv American freeman. W e 
may be led to ask why the war against 
Germany on the part  of the United 
States if it was not to secure the free
dom of our citizens from molestation 
in the pursuit of everyday business 
whether it be upon land or sea.

Very well, we are now getting down 
to the gist of the argument.  W hen 
this Nation found itself confronted 
with grim visaged war. a war forced 
UP the Nation most unwillingly on 
our part, we found it necessary to 
enforce a selective draft  that we might 
T”” ' e an army for a foreign field. 
W hat  did the Nation do? Why. it 
went forward in earnest to secure 
men regardless of class, condition or 
color.

I he colored population is approx
imately ten millions, one-tenth of the 
whole in the Republic. These were 
called upon to aid the Nation in its 
Kittles over there, nor was there  any 
disputation as to the authority for 
this on the part of the drafted. The 
colored population of the states are 
n nowise tinctured with pro-German- 

Lm. They are native born Americans 
to the last m other’s son of them, 
they  revere the Stars and Stripes as 

De flag of their country, having prov
ed their devotion on many of the 
most sanguinary fields of the world 
war. W hat then?

We i .  i t s  this way. Whence comes 
the intense patriotism of the colored 
man.' He knows no o ther country 
t.i.m America: to no o ther  can he 
possibly owe allegiance, therefore be 
’■s a bred-in-the-bone American. He 
la- as good a right to be proud of 
Huerican institutions .as his white 

brother. To he sure he has. Now 
then what?

Here’s another thought that comes 
! Ppsrmost try as we will to banish 
’t trom our minds. How has the col
ored American been treated by the 
governing portion of the United 
Mates electorate. I sn ’t there still a 
sort of feeling among us that taxa
tion without representation is unjust, 
uPrepublican and unfair? I f  there is,’ 
then look at this fact and reconcile 
ip if you can with the patriotic ’ove 
ot the flag that animates the colored 
population of the South.

W e elect a Congress every two 
- ears to make laws to govern the var
ious states of this Union. There  are 
several hundred members in this 
( ongress which convenes at  W ash 
ington. the capitel of our country. 
aow  then, with one-tenth of the 
population of the Nation of black 
■ -m how many ought there be of
i n ra£e ,~repre:' entinar them in the nails of Congress’ Anywhere from

Everybody knows that

Chrome Elk Leather
is “GOOD Stuff”
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Grand RapidsiShoe &l?ubber(Q
The Michigan People Grand Rapids

Supply *‘H. B. Hard Pan" to your out 

door customer. He needs the best in 

service shoes. Reasonably priced— sat- 

isfaction giving shoes for the man who 

works. You can recommend and sell 

“H. B. Hard Pan" shoes to your trade as 

the best, because they are the best ser

vice giving shoes. Stock and push them. 

They will build for you an ever increasing 

business among the substantial people 

of your community.

Herold-Bertsch Shoe Co.
Manufacturers of Serviceable Footwear GRAND RAPIDS, MICH.
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th ir ty  to fifty. T h a t  would be a fair 
representation would it not? Well, 
let’s count up, beginning with Ala
bama, going through the list of forty- 
eight states and see if our colored 
citizens are fairly represented.

None for Alabama, you say. Well, 
go down the list. Can’t expect much 
from the South, you say; but soon 
we come to Massachusetts, the old 
abolition State of pre-war days. Then 
Michigan, Wisconsin and the farther 
West.  Not a colored face to be seen 
in the whole body of United States 
representatives in Congress! Surely 
this is amazing. Taxation  without 
representation is unjust. W e all 
agree to this, and yet what have we 
to say to this wholesale disfranchise
ment of a race. Not a word? I t  
would seem so. One bro ther  would 
put in the plea that  these things are 
a m atter  for the various states to de
termine each for itself. This is not 
true with regard to National repre
sentatives, and the Constitu tion of 
the United States provides for the 
enfranchisement of the black Am er
ican, yet that  constitutional proviso 
is as wholly ignored as though it was 
not a part  of the instrument so deep
ly revered by our liberty-loving peo
ple.

Thus it will be seen that  ten mi'lion 
Americans have no voice whatever 
in making the laws by which they 
are governed. Such a condition of 
affairs was one of the determining 
causes for the American Revolution 
of 1776. It hardly seems possible 
that this complete disfranchisement 
of so many of our fellow citizens can 
go on as it has done from year to 
year without earnest pro tes t  from 
some source.

Then comes the most astounding 
part  of the whole queer business. The 
United States declares war on a for
eign country,  begins at once to select 
by draft men to fill the ranks of an 
immense army for occupation of for
eign territory. Does the Nation hesi
tate when it comes to these millions 
of disfranchised citizens? Not an 
instant.  Equally with his white 
brother the b ’ack man is conscripted 
into the service of the country in the 
making of whose laws he has not 
an atom of voice.

The colored brother must fight for 
his country, hut he shall not vote! 
Now, isn’t there something smacking 
of unfairness in all this? Isn ’t there? 
I ask in all sincerity, isn’t there?

Suppose, for instance, there were 
even a single million of white men 
in this country deprived of the ballot 
for no o ther reason than the one that 
each had a disfieuring scar on his 
cheek. Do you imagine that  mil 'ion 
of white men would submit to heing 
drafted into the army to fight for a 
country the making of whose laws 
thev were not nermitted a voice? Such 
a thing would of course be incon
ceivable.

I am making no p’ea for the color
ed man. Neither am I saying that 
the American Legion isn’t within its 
r ights when it forbids an American 
soldier admission to the league be
cause of black skin. Thousands 
of black men lie beneath the poppies 
of I’ landers and elsewhere who died 
to secure freedom to mankind, yet 
comrades of these same black men 
are denied the right to vote in their 
home towns and states of the A m er
ican Union. Isn 't  this wrong  on the 
face of it?

It  seems to the ordinary mind a 
tough proposition to say to a man: 
\  ou shall fight for your country, but 
you are not good enough to vote your 
own kind into assemblies for making 
its laws. W h at  do you think?

_____ Old Timer.
Mutterings From Magnetic Mar

quette.
Marquette. Oct. 21—T he Federal  

Baking System is opening one of its 
bakeries at Second and Ridge streets 
Ishpeming.

Rert Picco. Ishpeming. has sold out

his grocery and confectionery store 
and retired.

Joseph Gagilardie has opened a 
confectionery store at Division and 
Lake streets,  Ishpeming.

Jarvis & Wallin, Ishpeming, g ro 
cers, on account of constantly increas
ing business have taken larger quar
ters in the Andrews building, and have 
taken Nels Pertulla  in as a partner. 
The latter will have charge of the 
meat department. Mr. Pertulla  has 
had extensive experience in meat cut
ting, having formerly for many years 
been employed by Pe ter  Koski & Co.

Carl B. Orwant, representing the 
Grand Rapids Dry Goods Co., has 
taken offices in the Nestor block, 
Marquette,  and is busi 'y engaged ar
ranging same and soon will be in a 
position to look after his customers.  
W e feel sure that Carl will soon have 
a host of friends here and, with the 
fine large and extensive line of m er
chandise he is showing, he cannot help 
but be another addition to the many 
successful salesmen that  make M ar
quette their home.

Again more sugar arrived in this 
t e r r i to r y ,  to tease us—now you see it 
—now you don’t.

Listening ears still hear persistent 
whisperings that the new hotel p ro j
ect for Marquette  is about to take 
life. H e re ’s hoping it lives. New 
hotel—new bank bui ding—new w on
der thea ter—gee, don’t wake us up!

Business is good.
IT. H. Goodman.

Death  of C. E. Cornwell, of Saginaw.
Saginaw, Oct. 20— Charles E. Corn- 

well, Vice-President of the Cornwell 
Co. and several other big concerns,  a 
member of one of Saginaw’s eldest  
and most prominent families and 
widely known here and throughout 
the State, died at his home, 712 Hol
land avenue, Friday, after an illness 
of more than a  year.

Mr. Cornwell was one of the city’s 
best known business men. Besides 
being Vice-Pres:dent of the Cornwe'l  
Co. he was Vice-President of t'he 
Cornwell Lumber Co., the Michigan 
Creamery Co., the E. L. Cornwell 
Lumber Co. and the Malalla Lumber 
Co.

His business called him to all parts  
of the State and he had a host of 
friends in every part  of Mich’gan. He 
was a prominent member of the U. 
C. T.

He was an ardent sportsman as 
well and had a hunting lodge on the 
shores of Lake Superior near Leanre. 
Wtmtinor and fishing claimed a large 
part  of bis time and he was noted 
for his orowess as a hunter.

Mr. Cornwell was horn on a favm 
near Mt. Morn’s. Genesee countv. 
March 20, 1866. There  he spent his 
boyhood, a ttending the F ’int school 
a»’d graduating  from Flint h h h  
schonj. At the age of 17 he became 
associated with his father, the la+e 
T en-is Cornwe'l  and wa« connected 
with him in The Cornwell Co. and 
associated r^m na’Ves u n t ’l 1902 when 

father d;ed. From th :s time •->n 
Mr. Cornwell’s activities were ehieflv 
^  connection with the Cornwell T um 
ber Co. to w h’oh he gave most of 
his energies unFl Ids death.

He was married in Saginaw. August 
21 1889. His wife. Mrs. Ida Cornwell, 
survives him together  with one son, 
Cant. Arthur  Cornwell, who recently 
returned from service overseas with 
the 18th Infantry,  1st d :vis’’on. and 
t" o grand-chi’dren, Catherine and 
Arthur. Jr.

Mr. Cornwell also leaves five b ro th 
ers and one sister. Edmir L. Cornwell, 
Flushing. Michigan: Tvron A. Corn- 
well. Portland. Oregon;  L ernv  W  
Cornwell. Jackson. Michigan: William 
C. Cornwell. Saginaw; Elmer T Corn- 
wel’. Saginaw; and Jane Cornwell, 
J a y s o n .  Michigan.

The funeral took place Sunday af
ternoon from the residence Rev N 
S. Bradlev. of  the F irs t  Congrega
tional church, of which Mr. Cornwell 
was a member, officiated.

IMPORTANT
ANNOUNCEMENT

To The Trade:

At the request of many of our customers we 

have decided to make Wednesday, October 29th 

our initial “City Day” and on that day will 

co-operate with other wholesale merchants of 

Grand Rapids in an endeavor to make it a 

banner one in the history of local merchandise 

values.

On “City Day“ we are going to offer for that 

date only, an assortment of shoes at prices, 

which, on the present high market, are values 

that will positively astound the merchant who 

is looking for quality merchandise at quantity 
cost.

At the present time our Mr. Johnson is in 
the Eastern market, gathering some real values 

for “City Day,“ and we are sure that October 

29th is going to be a day long remembered by 

the shoe dealers who take advantage of the 

wonderful bargains we are going to offer.

Our space is too limited for us to even attempt 
to list the styles and prices of the goods to be 
sold, but we feel sure that our record of fifty-five 

years standing for honesty and integrity is suffi
cient to back up any statements we may make 
in trying to convince you that you should accept 
our invitation to be with us on “City Day.“

Let nothing deter you Mr. Merchant, from 
visiting our salesrooms on October 29th. Here 

you will find a competent force of salesmen 
ready and eager to take care of your wants, 
and we know that your visit will be well repaid.

May we expect you on October 29th?

Yours for a big “City Day.“

Rindge, Kalmbach, Logie Co.
10-22 N. Ionia Ave.

Grand Rapids, Michigan



12 M I C H I G A N  T R A D E S M A N October 22, 1919

W h at the Farm er Demands as a 
Right.

Coldwater, Oct. 21—To-day a new 
condition has entered into every 
dream and plan of to-morrow’s life 
I t  is the factor of uncertainty which 
no economist  has yet charted.

In applying the x-ray to our Na
tional being, we find a Nation with 
more net wealth than that of all Eu
rope combined.

W e find enough food and clothing 
for our people: a greater  demand for 
labor and at better wages than ever 
before and better than are paid to 
labor anywhere else in the world.

W e find more money that is good, 
both in circulation and in the banks, 
than ever before, and wealth more 
generally distributed in homes, sav
ings banks, liberty bonds and else
where than in any country at any 
time.

Yet in the midst of it all we are in 
a maddened whirlpool of unrest and 
industrial disturbance.

So angry and threatening, so dc-‘ 
fiant and bold are the elements, that 
it is well for us as a Nation to ex
amine the cables that have held our 
Ship of State through other storms.

In the progress of business we have 
reached a time when the relationship 
of one business to another, when the 
arteries of trade, when the functions 
of the Government are so closely re 
lated that paralysis of one may mean 
paralysis to all.

W e honor the G. A. R. button, that  
of the American Legion, and others: 
but there will be a day and it ought 
to be here now. when there should 
be another button worn by every 
man. woman and child who loves this 
country and swears allegiance to her 
constitution and laws. That  button 
should have inscribed upon it the 
word "American.”

W hen that day shall come, there 
will be a demand for forty' millions 
of them to supply the sons of toil 
and th^ir families, who live o” t among 
the hills, in the valley's and by the 
roadsides of the onen country'. The 
farmers of the Nation are 100 per 
cent. American.

In this hour tremulous with des- 
tinv, there never came to man greater 
cause for pride than to be able to 
say to the man of the citv, to the 
great mannfartiir?nsr inte^e*« of the 
Nation that "hist  over the hill vonder, 
are fortv m ’ltmns of neonle who be
lieve in the Gnfl and the Constitution 
of thpir fathers.”

W e  have not forgotten that  Aoril 
night 144 vears ago, when Paul R e
vere rode among the farmers of Mid
dlesex. arousing them from their 
s’eeo: the morning that followed 
when seventy^ of them wer e lined up 
on the pubh'c gr»*en at Lexirmt-m and 
were romman^ed to disperse hv the 
British General Pitcairn, nor will h<‘s- 
torv forget to record that it was th» 
blo^d of nine of thnce men who fell 
at the first Vn i w  of P i t - a im ’s guns, 
the first blood that  flowed in t h e p u r -  
chase of this old flag.

I  am nroud_ to-dav. at a time when 
the ouest<ona?re of patriotism is be
fore everv man. to represent in a 
humble wav the farmers of the roun- 
t rv  who fnmi«h the basic element of 
National safetv.

I hhe to look at the pWure of that 
rube from the country t?ken hark in

Revolutionary days* the picture of 
Unc 'e  Sam, erect, front face and de
termined.

Secretary Baker tells us that  5 per 
cent, more of country boys out of 
every 100 qualified for service in the 
last war than of boys from the city. 
Not because more patriotic, but be
cause the open field is more conducive 
to health and muscles than the shad
ows and bright lights of the city.

All men engaged in manufacturing 
in production, whether in city or 
country, are solictous about existing 
conditions over which we are individ
ually and industrially helpless, but 
which collectively we could remedy'.

The farmers of the Nation occupy 
a middle ground between great ag
gregated capital upon one side and 
organized labor on the other.

We do not forget that the greatest  
function of Government is to restrain 
greed and to protect the weak against  
the strong.

W e are against profiteering. We 
have no place for the greedy sponge 
that grew rich and gloated upon ab
normal war profits.

\ \  e are for the sane regulation of 
business where the doors of competi
tion are closed or blocked.

We live upon 7,000,000 farms spread 
out over 3.000.000 square miles of te r
ritory. The Almighty has prohibited 
the incorporation of these seven mil
lions of units, for they cannot be 
brought together;  but we do know 
the necessity of collective effort, and 
the Jaw of nature, the secret of our 
National greatness.

One-half of the wealth and proper- 
tv of the Nation is under corporate 
charter. This is but another name for 
collective bargaining, collective oper
ation. the capital of many united.

W e do not oppose the privilege 
granted to labor to organize, but we 
do want the privilege that was in
tended we should enjoy under the 
Clayton act. the right to collectively 
buyr what we need for our personal 
use and the right to colectively 
sell our own produce. The denial of 
this privi’ege through technical con
struction of the law has made of the 
farmer a serf in the market place. His 
alone _ is the one industry without 
voice in the m atter  of price fixing.

Upon the o ther side of our middle 
ground we see approaching a more

Kent State Bank
Main Office O ttaw a Ave.

Facing Monroe
Grand Rapids, Mich.
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Foreign
Trade
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credit information on over 60,000 foreign 
firms and this information can be supple
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This information is for you or any of your 
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Great Leaders of Industry
Men of large wealth, well know that only a 
Trust Company can be depended upon to 
handle an estate, efficiently and accurately.

This is evidenced by the disposition of prac
tically every large estate in recent years.

The man of lesser means can have this pro
tection at comparatively small cost and the 
thoughtful man WILL have it.

The making of a w ill and appointment of a 
Trustee and Executor is important business 
and it SHOULD BE DONE TO-DAY.

Brand Rapids Trust Rompany

O T T A W A  A T  F O U N T A IN  BO TH  PHONES 4391 

Confidential consultation, without obligation, is invited.
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menacing foe to the Nation itself and 
to the farmer, than the  power of 
great wealth.

W ealth  could become but a corrupt 
monarch, which the people could de
capitate with a single blow, but a 
misguided electorate, a corrupt gov
ernment,  undermined with sedition, 
without respect for law and order, 
would destroy the Republic and con
sign it to the fate  of Greece, Rome 
and scores of o ther nations that  have 
forgotten their compass and have 
gone on the rocks.

The farmer believes in the doctrines 
that the Almighty has imp'anted in 
the human breast, and that  have been 
expressed in our  declarations of 
right.

Life, liberty, the pursuit of happi
ness. the right to acquire and own 
private property. T he  farmer owns 
his farm or is hoping to be able to 
possess one some day. He dreams of 
the day his children may have prop
erty of their own. He is not a social
ist who believes tha t  land and all 
means of production should belong 
to the state. He believes that  men 
and children should be something 
more than cogs in an iron wheel.

The  poisoned gas tha t  our boys 
breathed in the trenches of France 
was not half as deadly to our Republic 
as the poisoned atmosphere about our 
great cities at this very hour.

W h i’e we meet here in Chicago to 
day. in the city of W ashington the 
President of the United States has 
convened a parley of representatives 
from the various industries, with the 
purpose of conciliating a militant,  de
fiant body of men who threaten de
struction of the Government itself and 
its constitution unless they can be 
placated.

A great body of men, working for 
the Government upon the public car
rier system, the railroads, are only 
waiting their tie up of the e n t i r e ' i n 
dustrial  field until af ter  this confer
ence.

The  U. S. Steel Co. employing 350,- 
000 men. paying them an average of 
$1,950 each per year, is under a strike 
for recognition of their delegates, with 
the purpose to insist upon the closed 
shop.

These striking workmen have left 
their jobs and are guarding the gates 
of the p ’ants with a large a rmy of 
pickets, mobbing and maiming those 
who take their places in the shops 
they have left.

They  intimidate free laborers,  they 
commit open violence to property, 
they threaten destruction if the shops 
open again before their demands are 
complied with, they ignore law and

order, they assault and defy the police 
and officers of the law.

This is not an exception. I t  is but 
the last of the hundreds of like occur
rences which have blackened our re
cent history as a Nation.

We have sneered at Mexico, while 
we have coddled worse brigands than 
ever knew the wilds of that  Republic.

The leaders of organized labor deny 
that they countenance riot and b ’ood- 
shed, and yet they do countenance 
the picket in every strike, and in every 
strike there is underneath the unwrit
ten purpose, to make it effective by 
preventing the employer from supply
ing their places with free labor.

The maintenance of order and the 
withholding of violence is condition
ed upon whether the employer tries 
to s ta r t  his business without the 
strikers or  not.

If  strike breakers,  or free labor 
shall undertake to enter  the abandon
ed jobs, the laws of the state and Na
tion are trampled under foot. W ith 
picketing in force, as in the steel 
strike, it is doubtful whether the 
protesta tion of labor leaders is sin
cere, when they tell us that  they do 
not countenance violence.

I t  is encouraging, however, to know 
that  but a minority of laboring men 
are in sympathy with this sor t  of 
treason, for it is nothing less.

The fault is not  so much with the 
laboring man as it is with officials 
having controlling power and with 
politicians who for votes applaud and 
excuse these outbreaks.

The  a rmory with its stacked guns 
is back of every policeman and sheriff, 
and if it were known that  it would be 
invoked to maintain o rder and to p ro 
tect every man in his lawful rights, 
whether laborer or  emplover,  there 
w ou’d be less of rioting and disorder.

Pu ssyfooting and cowardice in high 
places, and with politicians after 
votes'; have brought  the Nation to a 
crisis.

I t  mav not be unprofitable to again 
read how the Lord smote Ussah with 
instant death upon the threshing floor 
of Nachon for laying unc’ean hands 
upon the ark of the covenant that 
contained the Ten Commandments.

The  time is rice to teach respect 
for the  commandments of this N a 
tion and with an unsdoved hand.

Federated labor has declared war 
upon the farmers of the country and 
up'm  them business.

They have met, both in National 
and state  conventions, for such 
declarations. A few days ago. in the 
State  of Michigan, in a large conven- 
t ;op thev unanimously demanded of 
the Governor of the State  tha t  he 
forthwith call a special meeting or
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session of the Legislature for the pur
pose of creating a commission to fix 
the retail and wholesale prices of 
food and other necessaries. T hat  
sounded fine, but where in the p ro
gramme did it leave the farmer who 
grows the food?

The warmest problem that is before 
the cities of this country to-day is 
that  of housing their people. There 
has never been known such an inrush 
from somewhere.

It would not take long to learn 
whence they come, if pilgrimages 
were to be made to the country. 
There  the tenant houses are vacant 
and the farm homes are without then 
adult boys and youth.

A million of them refer red from 
war, not back to their country homes.
but to the c it y where better wa ge>
and oooortun ’ties offered.

A ilo ther  m illion of laborers who
had flocked 1;o the building of can-
tonments, to war supply factor ?es.
aw a]f from tlie farms have remarned
aw a] for the better wages paid in the
city.

TÍle farms of America are with out
help . They have been war crop ped
a” d without ferti 'izer until they are
depl eted bey()nd estimate.

If we were to ask why the birds are
flockring to th e South in these autu mn
daysi the answer would not be qiíes-
Toned, but when the farmer tells you 
that the reason of this exodus from 
the farm is because the compensa
tion of the farmer is below that of 
the city laborer, he is jeered.

A few days ago. after months of 
strike, the carpenters won out and 
are now being paid in the city of 
Chicago $1 per hour for eight hours’ 
work, SI.50 per hour for overtime and 
S2 tier hour for Sundays and ho l’days.

The farmer is the greater  expert cd 
the two. It requires long years to 
learn his trade, while the carpenter 
can secure the above wages after two 
years’ work and at the same time 
obtain good wages as an apprentice.

This wage allowed to the expert 
farmer (and every farmer has to be 
an expert) would give him for his 
twelve hours’ work per day and for 
his Sunday chores $5, or a monthly 
wage of $388.

This is more than four times the 
amount received by the average fa rm 
er of the country as his entire com
pensation from crops and o ther farm 
productions for his labor.

At present prices the farmer re
ceives for his products,  he cannot pay 
25 cents per hour and remain solvent.

With wife and chi dren he may plod 
through the long hours and make 
some gain, but not with hired help
at ;in y thing lilce city wag es.

Ger many is spending $1L.250.000 000
to get her sons back to the farm while
the United ?taifes is lend’?ne itself to
a p ro gram me that  will bring famine
if - o t  revolution unless changed.

To a ttempt to fix “fair prices” for 
food to the consumer; without com 
mencing with the farmer who p ro 
duces the same, is to crush agriculture 
from db'oye with a Government pile 
driver. The farmer is left to take the 
ip?vbies nf*er the commissions above 
him have been assured.

Sane regulations and sane super- 
v is io n ; hv m eu w h o  know something 
of the business they are doing, is 
much in demand in these days, but we 
find political ward hea'e rs are more 
in evidence than men versed with the 
jobs in hand.

We understand that our recognition 
has been slight in the past. W e know 
the truth of the sta tement of Secre
tary Daniels a few days ago. when he 
told labor that  they were upon every 
hoard, every commission and every 
activity and administrative iob of the 
Nation. W e know that as farmers we 
are not known anywhere, upon any 
board, commission or other admin
istrative activity of the Government, 
but we know our remedy—that  of a 
peaceful kind.

In the great industrial parley now

on in W ashington, the President has 
considerately given to agriculture 
three representatives hand picked, 
while he has allowed labor fifteen to 
be selected by the labor unions them 
selves.

The recognition of agriculture has, 
undoubtedly, been to select good 
men. but the method and evident dis
crimination in number and manner 
of selection does not leave a pleasant 
taste in the mouths of twelve millions 
of farmers and farm laborers.

We shall rejoice in the conciliation 
of labor and capital, provided it be 
without sacrifice of constitution and 
law and provided further that  it be 
without safcrifice of agriculture.

W hen labor proclaims that  its hours 
must be shortened, its wages remain 
unimpaired or increased, the shop be
come unionized, and the cost  of liv
ing including food must be reduced, 
the farmer begins to read the hand
writing on the wall of his fate.

Any compromise between labor and 
capital that  shifts the cost  upon agri
culture will be resented by forty mil
lions of free and loyal Americans, who 
are but waiting.

Should such be the purpose, as in
dicated by every wind that  has been 
blowing, there will be more than one 
Paul Revere found riding through 
the country, arousing the sleeping 
farmers to action.

The farmers do not ask charity. All 
they ask is justice. They want an 
open m arke t  at home and abroad. 
They want the gates open to them 
as they are to manufacturers and 
merchants.

T hey  want the law of supply and 
demand restored. The  electric fans 
tha t  have been in action to make 
comfortable certain interests do not 
change the winds outside, and will 
have no permanent effect upon the 
great law of trade, that of supp y and 
demand.

I t  is about time tha t  Governmental 
efforts should be directed to the res

toration of the Nation to substantial 
and enduring laws of business, and 
not to political aims and ends.

In what I have said, I may be mis
understood, for space has not permit
ted amp ification. Let me repeat, that 
the chiefest function of our Govern' 
ment is protection of the weak against  
the strong.

The laboring man m ust be protected 
and guarded against a various greed of 
the employer, society must be pro
tected against unholy and oppressive 
monopoly, and the owner of property 
and the employer must be protected 
against the frenzy and violence of the 
mob tha t  defies law and order. This 
Nation stands to-day, as it has always 
stood, for justice, obedience to law 
and a square deal.

Milo D. Campbell.

Railway Em ployes Can Still Be Gar- 
n’shed.

Levering, Oct. 15— Can you please 
inform me of the correct method to 
pursue to collect account from sec
tion employes of the G. R. & I. Rail
road Co.?

I understand tha t  employes’ wages 
cannot he garnished.

Reed & Company.

Grand Rapids. Oct. 17—You are 
mistaken in thinking that  the wages 
of railway employes cannot be gar- 
isbed.

T he  only difference between now 
and before the Government assumed 
charge is that  the garnishee defend
ant named must be W alker  D. Hines, 
Director General of Railroads, United 
States Railway Administration, oper
ating the Grand Rapids & Indiana 
Railroad. Service can be obtained 
on the local agent in vour town or 
any near-by-town. E. A. Stowe.

Of course the serpent knew things 
were coming his way as soon as he 
discovered a woman in the garden.

INVESTMENT OPPORTUNITY
If you are looking for an enterprise in which to place funds so that they will have reasonable safety and a strong 

certainty of large returns, let us give you complete information concerning the Petoskey Portland Cement Company. This 

Company is a going concern producing and selling crushed limestone and it is fast expanding its present business.

The Company's large new crusher is under contruction and rapid progress is being made on the dock.

In addition to building the crushed stone business up to a capacity of a million tons a year by next spring, the company 

will build a cement plant of 2,400 barrels per day capacity. The cement plant will be started in the near future.

An investigation of this proposition will reveal to the investigator that it is far above the ordinary in safety and every 

other requirement that the conservative investor desires to have thrown about his investments.

Sign the coupon and we will send you the information.

F. A . Sawall Company, Inc.
405-6-7 Murray Building 

G RAND RAPIDS, MICHIGAN

The Michigan Secuiiiies O  n,mission does not recommend the purchase o' any security and ita 
approval must not be construed by investors as an endorsement of the value.

F. A . SA W A LL CO M PANY, Inc.
405-6*7 Murray Bide.,

Grand Rapids, Mich.
Gentlem en: W ithout any obligation on  m y part, please send me all 

the inform ation you  have regarding the P etoskey Portland C em ent Co.

N a tr .e ..........................................................................................................................................

A d d r ess ..........................................................................................................................
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Lightning Disintegrated Metal Into 

D u st
Narberth,  Penn., Oct. 20—All of ns 

have seen or heard of freak lightning 
losses, but the following is so very 
freaky that  you must not think it 
the product of an imaginative brain.

Lightning, with a s torm passing 
over the town of Cynwyd, Pa., struck 
the home of a citizen who is interest
ed in a well-known jewelry establish
ment in Philadelphia. This home was 
well furnished and represented years 
of labor in ge tt ing  together  articles 
consistent with the taste  of the 
owner.

The  family consists of his wife and 
one daughter. The daughter  occu
pied a very large room in the rear 
of the third* floor, which she used also 
as a living room, with bookcases, 
writing desks, etc. Adjoining this 
room was a modern ba throom  furn
ished ra ther elaborately and contain
ing a walnut dressing tab 'e  with a 
marble top and a large French mirror.

The lightning struck a corner of 
the building where the daughter 's  
room was located. The actual lire 
damage to the building and contents 
did not exceed $50, mostly  to wall 
paper, caused by chemicals used in 
extinguishing the resu.t ing blaze. The 
loss to the bui ding itself caused by 
lightning was about $350 and to the 
contents $500.

At the m oment the house was 
struck the daughter  was in the ba th
room. The  walnut dressing table 
was turn on its side. The  daughter  
was not scratched nor  bruised nor in 
any way affected by the lightning.

Now comes the phenomenon. 
Daughter’s bedstead was made of 
iron and we were unable to find that 
such an article had even existed in 
her room. I t  was entirely eliminated, 
as was practically every piece of m e t 
al in the upper part  of the house. 
All articles in the daughter’s room 
that  were held together by metal col
lapsed. The sectional book-cases were 
rendered useless but the glass doors 
were unbroken. The upper story gas 
and electric fixtures, door knobs and 
locks were eliminated, gone, disap
peared. Articles in trunks and boxes 
in the storeroom adjoining the ba th
room were tossed about the room 
and undamaged, but all the metal 
work on these trunks and boxes en
tirely disappeared. Two locks on the 
first floor were eliminated. On the 
dining room wall were many very 
expensive pieces of china; only one 
was broken.

Electrical engineers agree that 
lightning storms are known to dis
integrate metal to such an extent that 
it becomes merely dust and disappears 
with the storm 's wind.

The  first impression on arriving at 
the scene of destruction was that the 
articles mentioned had been removed 
but it was only Nature’s work.

C. A. S. McClennan.

Underwriters Interest in H igh Cost 
of Living.

T he  standard  dollar is the measure 
of value a ttached to every underwrit
ing contract.  T he  purchasing power 
of that  dollar cuts no figure. W h e th 
er the  policy represents a contract 
of life or fire or accident indemnity, 
its se ttlement represents to the in
sured the value which attaches to the 
coin of the realm. N ot America alone 
but the whole civilized w'orld is now 
suffering th rough  the abnormal de
preciation of gold which is the uni
versally accepted s tandard of value 
among the nations. In  its last anal
ysis this is the meaning of the ex
isting high cost of living which is 
rousing our whole people to re 
sentment. Gold in itself, apart  
from its conventional value as 
a measure of exchange, has little in

trinsic worth. Unlike iron or copper 
or any of our more important  min
eral productions, it serves no purpose 
in the useful arts  concerned with the 
necessities of life. But there it stands 
the measure of value attaching to 
every insurance contract and to the 
millions of funds held by the com
panies in t ru s t  for their policy hold
ers.

The purchasing power of the dollar 
is no unimportant  question in the 
great and growing business of insur
ance. How to increase tha t  power or 
in popular parlance to bring  down 
the high cost  of living is the problem 
which just  now, above all others, is 
agitating the whole community.— In 
surance Monitor.

The Old Log Cabin in the Cutover.
W ritte n  fo r th e  T radesm an .
H ow  a n  old s e t t le r ’s  hope w as depicted  

to -d ay
By a  g rim  low log cab in  an d  lone

In  th e  cu to v er lan d  of th e  lu m b e r- jack s  
sw ay

N ow  W ith pop lar and  h a z e l o’e r  grow n.

O ver b ack  o f th e  rid g e  on th e  corduroy 
road

W h ere  th e  b ay  m ak es  a  tu rn  to  th e  
W est

Once a  p ioneer filed fo r h is  qu ie t abode
A nd he  p u t h is  sh a rp  s tee l to  th e  te s t.

In  th e  fo res ts  seclusion  he p lo tted  his 
place

Felled th e  sp ruce  to r  h is  sh ack  by  the  
s tre a m

And he b u ilt I  am  su re  w ith  a  sm ile on 
h is  face

As he hew ed ou t th e  hom e of h is  
d ream .

T h e re  a n  a r t is t ic  s e tt in g  of b eau ty  w as 
seen

W ith  th e  w oodbine an d  sw eet lilac tre e
W hile a  ribbon of ro ses  com pletely  did 

screen
T he w ide porch  w ith  its  d o o r-step  from  

me.

By h is  w ife  s a t  a  m an  on a  -warm 
su m m er day

W hen th e ir  to il an d  th e ir  lab o rs  w ere  
done

As in  fancy  I saw  them  he c learly  did 
s a y :—

“ Of th e  rosebloom s th e re  is le ft onlv 
one .”

“I  p ra y  keep it m y d e a r  an d  m ay  ever 
th e re  come

“F rom  its  p e ta ls  so fa ir  and  so red
“A  sw ee t f rag ran c e  bespeak ing  th e  love 

in th is  hom e
“L ike a n  incense  in th e  life w e have 

led .”

H ere  I  plucked a s  I  passed  th is  sw eet 
rose  ju s t  to -d ay

F rom  th e  h undreds  a ll budd ing  anew
A nd a  p ra y e r  w as  full an sw ered  fo r one 

tru ly  did s ay :—.
“W e bloom he re  fo r ou r old lovers too .” 

C harles A. H ea th .

There  is no doubt that  a large 
amount of property  and a good many 
lives are lost each year through the 
careless use of kerosene in starting 
fires. Instead of p rin tng columns of 
stereotyped “D on’ts” about kindling 
fires with kerosene, why not  give 
some instruction as to how to use it. 
as we all know the people will con
tinue to use it in some manner, re 
gardless of the warnings and the ac
cidents tha t  happen so often? The 
writer  has sta rted  the kitchen and 
furnace fires with kerosene for a good 
many years and expects to continue 
to do so, but  we never,  under any cir
cumstances, pour the coal oil from a 
can into the  stove or furnace. If  the 
kindling is saturated before it is plac
ed in the fire pot there is no danger 
of an explosion and the flame reach
ing out to the oil can or the clothine.

Insurance is a postscript to a m an’s 
salary. I t  is something tha t  comes 
after and demonstra tes  the value of 
that which was before.

Fire Insurance that Really Insures
T h e first consideration in buying your fire insurance is SA FE T Y . 

Y ou w ant your protection from a com pany w hich really protects you , 
not from a com pany w hich  can be wiped out of ex isten ce  by heavy  
losses, as som e com panies have been.

Our Com pany is so  organized that it C A N  N O T  lose heavily  in 
any one fire. Its invariable policy is to accept on ly  a limited am ount of 
insurance on any one building, in any one block in any one tow n.

Our Com pany divides its profits equally w ith its policy holders, 
thus reducing your premiums about one-third under the regular old lino 
charge for fire insurance.

MICHIGAN BANKERS AND MERCHANTS* 
M UTUAL FIRE INSURANCE CO.

Wm. N. Senf, Secretary FREMONT, MICHIGAN

C. N . BRISTO L, Manager A . T . M O N SO N, Secretary

Bristol Insurance Agency
“ T h e  A g en cy  o f Personal S erv ice”

Inspectors and State Agents for Mutual Companies

Savings to Policy Holders
On General M ercantile Lines 25 to 35 Per Cent. 

Hardware, Im plem ent and Garage Lines 40 to 55 Per Cent.

F R E M O N T ,  M I C H I G A N

W hat is Mutual Fire Insurance?
It is the principle of self-government of gov
ernment “of the people, by the people and for 
the people”applied to the fire insurance business.
Do you believe in that principle?
Then co-operate with the

Grand Rapids Merchants Mutual 
Fire Insurance Co.

327 Houseman Bldg., Grand Rapids, and save 
25% on your premium. For 10 years we saved 
our members thousands of dollars annually.

We pay our losses in full, and charge no membership fee. Join us.

I N S U R A N C E  A T  C O S T
On all kinds of stocks and buildings written 
by us at regular board rates, with a dividend of 
30 per cent, returned to the policy holders.
No membership fee charges.
Insurance that we have in force over $2,500,000

MICHIGAN SHOE DEALERS MUTUAL  
FIRE INSURANCE COMPANY  

FREMONT, MICH.
One of the Strongest Companies in the State
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Emergency the Acid Test  of Char
acter.

W ritte n  for th e  T radesm an .
I am getting a lot of amusement 

and instruction these days from the 
behavior and remarks of my friends 
who find it a lmost impossible to get 
household “help.” Yes, I have been 
having some uncomfortab.e exper
iences myself along that line, since 
you ask me! And each and all of us 
are giving, under stress of these ex
periences, a pre tty  accurate exhibit 
of character and training—incidental
ly' passing the judgment of actuality 
upon what our mothers did and didn't 
do for us when we were girls. I know 
one woman who is just now strug
gling with cooking, dishwashing and 
‘upstairs work” whose mother told 
mine many years ago that her daugh
ter always would have money enough 
to hire servants to do her housework 
wherefore it w’Ould be quite unneces
sary for her to learn anything about 
it herself.

The little camp where I spend the 
summers with my family is very sim
ple. This summer we were especially 
glad that this was so, because over a 
considerable stretch of time we could 
not  get anybody to help us with the 
cooking and o ther housework, and we 
had tc do much of it for ourselves. 
Fortunate ly for us, all of us knew 
how. For  a day or two there visited 
us a charming woman who has had 
much education, of a sort, but whose 
hands are as useless for any practical 
purpose as if they' were made of putty.

She stood beside the dining-room 
table as I was setting it one evening 
and said:

“ I would be glad to help you. but I 
don't know how. Can't you show me 
what to do? I often wish we could 
live more simply in our home, but I 
don’t know how to begin. I really' 
don’t know what I should do if our 
wonderful butler should ever leave 
us.”

I could see a sort of envy in her 
eyes; she loved the quiet simplicity 
of our little house on the edge of the 
woods: it rested her nerves, weary 
with the ponderous machinery of her 
own establishment. All her life she 
has been surrounded by' servants,  who 
have waited upon her. picked up the 
things she dropped, dressed her. fixed 
her hair, polished her shoes, done her 
sewing, managed her house—done 
everything for her except breathe and 
eat.

I t  takes brains and executive abil
ity' to run a large house such as hers, 
and her house is well-conducted: but 
the brains and executive ability are 
not hers—she has to hire those front 
her “ social inferiors.” H er  husband

is a very' rich man, and the flow of 
money for such purposes is constant 
and sufficient. W h at  would happen 
to her and her two little children if 
that flow should stop I do not know; 
it is not pleasant to imagine. Never
theless I was inwardly imagining it, 
when she said it herself, and what 
she said was true.

“I had to motor through the East 
Side the other day, among the tene
ments” she said, “and it frightened 
me.”

“W hy were you frightened?” I 
asked. “They are just  people, like 
ourselves, only not so fortunate.”

“Oh, I don't  mean that. I looked 
at slatternly women leaning cut  of 
the windows and at dirty-faced little 
children playing in the streets; and 
somehow it came to me that those 
chi'dren were dirty because of the 
places where they lived and the fact 
that their mothers were so hard- 
worked or so ignorant that they 
didn't have time, or didn’t know how, 
to take care of them. I thought of 
what would happen to me and my' 
children if we should lose all of our 
money and nobody' would help us—if 
my husband could earn only enough 
to give us such a home as those 
women had. and if I had to do all the 
cooking and washing and everything 
with just my own two hands, or if he 
died penniless or broke down and 
couldn’t earn anything at al1 for us.

“My goodness! Do yrou know, I ’d 
be the worst slattern of them all. be
cause I don’t know how to do one 
single thing myself. And I ’m not 
very' strong, either. Suppose I had

fljĝfesaEani i

h W k I

W & s

YOUR NAME
and ad d re ss

HERE
to

to take in washings, or  go out all day 
to scrub!

“ People do get suddenly poor. I 
wonder what happens to those who 
are as helpless as I am. I spoke of 
it afterward to my husband, and he 
said:

“ ‘Well,  I hope we w on’t get so 
poor as that, but if things go on the 
way they' are now, we may have to 
learn to do things we never dreamed 
of for ourselves. And that  frighten
ed me, too.”

Emergency' is the acid test  of char
acter and training. The  girl who has 
been trained in domestic science— 
who knows how things should be 
done, even if she doesn’t have to do 
them constantly—can look without 
fear at the turmoil in the domestic 
servant situation. Even a houseful of 
company and the servants all sick 
or leaving suddenly has only mild 
terrors for the familv, every member

OFHCR OU r FITTFR>
LOOSE LEAF SPECIALISTS

» ¿ 7 / «
■■m m

2T7-239 Pearl St (near the bridge' Grand Rapids

SIDNEY ELEVATORS
Will reduce handling expense and speed 
up work—will make money for you Easily 
installed. Plans and instructions sent with 
each elevator Write stating requirements, 
giving kind machine and size platform 
wanted, as well as height. We will quote 
a money saving price.

Sidnev E levator Mnfg. C o., Sidney, O hio

Signs of the Times
Are

Electric Signs
Progressive merchants and manufac

turers now realize the value of Electric 
Advertising.

We furnish you with sketches, prices 
and operating cost for the asking.

THE POWER CO.
BeU M 797 Citizens 4261

We  are manufacturers of

Trimmed & Untrimmed HATS
for Ladies, Misses and Children, 
especially adapted to the general 
store trade. Trial order solicited.

CORL- KNOTT COMPANY,
Corner Commerce Ave. and 

Island S t
Grand Rapids, Mich.

PUTNAM’S
Mentholated

Cough Drops

Our New Display Carton

N A T IO N A L  C A N D Y  CO.

P U T N A M  FA C T O R Y
Sole M anufacturers

Grand Rapids, Michigan

“HILCO” Profit Sharing System
The Perfect Premium Plan

A dapted to any line of retail, w holesale or m anufacturing busi
ness. T E S T E D  IN  O V E R  35 different states and found to be the  
one sure m ethod o f Increasing Sales and Profits.

Our stock cata log  listin g  600 Prem ium s of real m erit is ready  
for instant delivery  (w e  im print your nam e and advertisem ent on 
front and back covers free of charge.)

S E V E N  D E N O M IN A T IO N S  of Coupons from 5c to $5.00 al
w ays in stock; also attractive S ign s, Circulars, E lectros, etc., all 
w ithout our nam e on them  anyw here. T he “H ilco ” P lan becom es 
your own, as w e im print your nam e on all catalogues, coupons and  
circulars.

Write us for particulars and a copy of our Premium Catalog.

HINKLE-LEADSTONE CO.
180 N. Wabash Ave. Chicago, 111.
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of which has learned to do the var
ious kinds of things necessary for the 
family comfort.

But ft goes a great  deal further 
and deeper than the question of mere 
housework. You have all seen wom
en who show off very well in the sun
shine of prosperity , who get a rep
utation for being very brilliant, “very 
executive”—raising money for char
ity and all tha t  sort of thing—and 
altogether successful as long as things 
go well, but who “blow up,” as the 
slang saying puts it, when things go 
wrong. And you have seen, too, those 
women who make no show, who seem 
even to be weak and ineffective, slaves 
of their servants and drifters on the 
tide of ordinary circumstances; who, 
upon the collapse of a.l their normal 
world, suddenly exhibit unsuspected 
resources of courage and poise; grasp 
their life-problem by the handle and 
grow with their struggle into com
manding figures.

T hink this over as you confront 
the swiftly changing conditions of 
life in the new world that  the war has 
thrust  us into, and however little you 
may as yet be discommoded, ask 
yourself what sort of showing you 
are prepared to make if overnight 
you should find yourself compe led to 
face life with only your two bare 
hands and the wit of your own brains.

Moreover, it requires no gift or 
prophecy at all to tell you that, how
ever smoothly you yourself may float 
down the stream for the years re 
maining to you, your children will 
have to make good in ways little 
dreamed of by your parents  in their 
training of you.

This is particularly true of your 
daughters.  I suspect that the “orna
ments of society” equipped only with 
a smattering of literature, art, m u
sic, the classics and perfect social 
demeanor, and able to gibble-gabble 
superficially with o thers of as little 
preparation for reality, will have hard 
sledding in the time to come. W hat 
are you thinking and doing about 
those daughters, with reference to 
their preparation for the new condi
tions?

The best  of them are ready for a 
new look upon life. Lots of them 
already have taken that look. The 
big girls have grasped reality in the 
tasks set by the war; they have looked 
upon blood and suffering and not been 
unnerved; they have taken up the

tasks of men and done them well and 
uncomplainingly. T hey  have showed 
their mettle  in the dramatic circum
stances of war; it is just  as good for 
the new tasks of peace.

The little girls have seen it, too. 
W h at  use will you make of this gold
en opportunity  to prepare your chil
dren, and to readjust your own self, 
so that when emergency comes, on 
scale small or  large, you and they 
will be ready to meet it with courage 
and efficiency? Prudence Bradish.

[Copyrighted, 1919.]

The Utter Foolishness of Strikes.
Brooklyn, Oct. 20— No less im por

tan t  to every country in the world 
than international peace is internal 
peace. Civil war is as disastrous to 
a nation as conflict with its neighbors. 
A land cannot be prosperous and hap
py unless it has peace within its bor
ders as well as without. Intestine 
strifes of every type m ust be avoided 
if a nation is to develop and progress 
steadily and to the utmost.

One of the m ost  troublesome spec
ies of human warfare is the strike. 
This method of attempting  to adjust 
the relations of emp.oyer and employe 
is virtually a  fight between opposing 
armies. I t  is a ttended too often with 
violence and suffering, and always 
with loss of earnings and profits. If 
the abolition of war in general is de
sirable, the strike, too, should be abol
ished. W hy  should there be so much 
clashing of interest and a tt i tude be
tween labor and capital? From  a p ro
longed strike or lockout, whichever 
side wins, both sides emerge in a 
sadly bedragg ed plight. The results 
of such batt lings in the United States 
have in the aggregate  been as detr i
mental as many of our wars. W ars  
occur but occasionally and at intervals 
of years;  strikes are a frequent per
formance in this and o ther  leading 
countries.

The  strike method of settl ing in
dustrial controversies is crude, primi
tive and barbarous. W orkm en should 
demand no more than justice and this 
should readily be granted  them. The 
unjust lockout is as objectionable as 
the unjust strike. There  should be 
evolved some “rule of reason” for 
avoiding both forms of suspension of 
labor and production. Arbitration 
has proved to be a failure for two 
reasons: a labor union never lives up 
to its agreements, but utilizes a vic
tory by conciliation as a pretext and 
license to strike again before the ink 
is dry on the old agreement. If the 
keen minds of the delegates to the 
\ \  ashington conference shall be able 
to solve this problem they will render 
inestimable service to the Nation, but 
what can be expected of a commis
sion where the men appointed to rep 
resent the public are socialists of the 
wors t  description? President Wilson 
certainly dealt the public a deadly

blow when he put such creatures on 
the commission.

In  the heart  of the American peo
ple there is growing the conviction 
that the strike, with all its unsettle
ment of business, its annoyance to the 
public, its rough and sometimes 
bloody grapplings, its heavy cost, its 
intense and lasting bitterness,  should 
be eliminated forever from the system 
of civilization.

The  Alabama Legislature has enact
ed a measure prohibit ing strikes. Will 
that  really prevent eruptions of the 
volcanoes of unrest? Or has the so 
long little regarded Republic of Peru 
shown us and the remainder of m an
kind the better  way? T h a t  back
ward land has decreed compulsory 
arbitration of labor disputes and the 
enforcement by power of the State 
of the decisions of the arbitrators. 
I t  might be more agreeable to all 
concerned if a mode of voluntary 
compromise could be found, but we 
may have to come to compulsion, be
cause of the irresponsibility of the 
labor union and inability to hold it 
to its contracts.  A legal requirement 
that all labor unions shall be incor
porated would to some extent im
prove but not fully amend, the pres
ent unsatisfactory condition. Incor
poration would not compel a union 
to accept arbitration and its conse- 
citiences. Only the law’s strong arm 
could do that. Theodore  Williams.

W hen  you are sure tha t  you are 
above your job, it is not strange 
that  it should now and then slip from 
under you.

C hristm as Trees
Mr. Dealer. If you intend handling Christmas 

Trees this coming season it will pay you to 
write us for prices, delivered to your town. W e 
will ship any amount, a few bundles locally or 
a car load. Write us stating about what you 
can use.

Address H. B. Elliott. AuTrain. Mich.

Bel-Car-Mo Peanut Butter
By reason of heavy rains 
in the South the peanut 
crop harvest will be de
layed until late in No
vember. Dealers are ad
vised to order a thirty day 
supply of “Bel-Car-Mo” 
now  at the prevailing 
price.

Tell Your Jobber.

If You Gave Fach 
Customer a Dollar—

an extra egg with every dozen, or a bottle of 
furniture polish with each purchase-she'd come 
back for more groceries. But the cost would be 
more than you could afford.

When you sell her FELS-NAPTHA (the original 
naptha soap) you gtve her extra wear for her 
clothes as it has been proved beyond quest on that 
clothes last longer when washed with Fels-Naptha. 
In addition, you save her time and labor All of 
which is worth money to her. And is costs you 
nothing.

Push Fels-Naptha hard. It certainly means more 
profit for tou in the long run to say nothing of the 
g od will.

Fels &
Co.
Philadelphia.

Pa.

W anted—Butter
Highest prices paid
W . E. T A Y L O R ,

Battle Creek, Michigan

COLEMAN <Br.nd)
Terpeneless

LEMON
and Pure H igh Grade

VANILLA EXTRACTS
Made on ly  by

FOOTE & JENKS
Jackson, Mich.

Our Sea
DEALERS
HOTELS
CLUBS
INSTITUTIO NS

Food Products
THE REQUIRED GRADE FOR E \ ( H

Fish, Oysters, 
Clams, Lobsters

S H A T T U C K  & JONES,  B O S T O N
I N C O R P O R A T E D
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Time to Call a H alt  to Organized 
Labor.

In ordinary business a man who 
would propose to enter into contract 
with you and insist that you be held 
rigidly to the contract yet would not 
hesitate to violate it whenever and in 
any form he saw tit would be entitled 
to little respect.

W hat,  then, of contracts employers 
make with labor?

The employer must live up to the 
spirit and the letter of the agreement. 
The employe does not hesitate to 
break the contract when he sees fit.

I sn ’t it time to call a halt  on this 
travesty on right and justice?

A contract is an agreement which 
entails mutual obligations, a compact, 
a bargain, a stipulation to do or not 
to do certain specified things. Labor 
organizations, with intent to avoid 
legal responsibility, refuse to incor
porate. Isn 't  it a farce to enter into 
agreement with any body or o rgan
ization when it will live up to the 
agreement it makes only as long as 
it sees fit?

There  will have to be a rectifica
tion of this apparent wrong. The 
world was aghast when the Germans 
brutally denominated the Belgian 
treaty as a “scrap of paper." In es
sence there is no difference between 
the violation of that compact and the 
many contracts which union labor 
violates whenever it thinks it is to its 
advantage to do so. Union labor, in 
some of its acts, is as brutal as the 
Hun. yet expects public support.

W hy  is terrorism, violence, defiance 
of law and order forgotten or forgiven 
when union labor is the offender and 
punished when others are the of
fenders?

An approach to a Reign of Terror  
was inaugurated in Brooklyn when 
the men on the B. R. T. struck. Men 
who sought to run trains were as
saulted, threatened with bodily harm, 
even death, for their efforts to serve 
the company and, incidentally, the 
public.

Has any one known of the law
breakers being brought to the bar 
of justice or put in jail? And yet the 
property was in bankruptcy and being 
operated by the courts. The law
breakers apparently had no more re
spect for the courts than for a private 
corporation. In California engineers, 
conductors,  brakemen. switchmen— 
practically all the trainmen of the 
steam railways in the Southern part 
of the State—struck, paralyzed the 
transportation of the far Southwest
ern part  of the Union, not because 
they had any grievance but because 
the employes of the electric lines in 
that  part  of the Nation were on strike 
and they wished to aid them.

The  railways are administered by 
the United States Government. Tech- 
nical’y we are a t  war. Practically 
every demand made of the Govern
ment by steam railway men has been 
granted. They had no grievance. 
Morally and legally they were under 
obligations to handle the trains of 
the roads by which they were employ
ed. Yet without a particle of justi
fication, but to bring such woe to the 
innocent public that it would insist 
upon the electric road people surren

dering to their striking employes, 
they quit work.

Millions upon mil.ions of dollars of 
injury done to the Nation. Traffic 
over a large extent of terr i tory  was 
disorganized. Most of the injury was 
inflicted upon people who had no part  
in the controversy.

And now the striking steam railway 
men decide they will re tu rn  to work.

Not only that, but they will be re
stored to their former positions. No 
punishment will be visited upon them. 
The innocents must suffer, but the 
ones guilty of unfaithfulness to the 
Southern Pacific Railway and the 
United States Government must not  
suffer.

W here is the justice of this?
I t  is idle to inveigh against the 

selfishness, tyranny, and brutality of 
capital and the -wrongs of labor when 
Labor proves itself more selfish, 
tyrannous, and brutal than Capital.

This is not written by a defender 
of Capital, but by one whose labor 
record is pre tty  good. As a member 
of organized labor he went out on 
strike July 19, 1883, and he has not 
gone back yet.

H onest  labor has a r ight to and 
should get every support and encour
agement. I ts  interests are the inter
ests of the people. I t  is to the in te r
est of the people tha t  labor should 
get an ample regard, that  its hours 
of toil should be fair, and tha t  its 
r ights should be safeguarded in every 
way.

But honest labor does not break 
contracts,  break the law, strike with
out reason, a rroga te  to itself the 
brutal privilege of bringing suffering 
upon the whole people.

There  has been an  epidemic of 
strikes in America lately. This  is 
particularly true of the region east 
of the Mississippi.

T here  has been a demand made 
upon the United States Steel Corpora
tion to unionize their workers.  T he  de
mand comes from men who are not 
employed by the Steel Corporation 
and who never did an honest day’s 
work in their lives.

There  has been a demand made in 
the name of the T ra inm en’s Union 
for the United States Government to 
buy the railways of the Nation, oper
ate them, and divide the profits with 
the trainmen.

To-day there are 2,000,000 men em
ployed on the railways. Two years 
ago there were 1,800,000. The  service 
has not been improved. In particular 
the work in the shops has re tregarded 
decidedly. Allowance can be made 
for a measure of disorganization that  
has been a consequence of war con
ditions, but this does not account for 
the poor results  in the shops, yet the 
shopmen demand a big increase in 
wages.

In the textile industry it is declared 
tha t  with higher wages production 
has decreased. In  the cotton mills 
the consumption of the fiscal year 
ending July 31, 1919, was 800,000 bales 
less than in the preceding tw’elve 
m onths—more than 10 per cent, re 
duction of production in time of the 
greatest  need of production.

This country is ge tting tired of and 
disgusted with the arrogance, law

lessness, and studied laziness of o r
ganized labor. A year ago, six 
months ago, three months ago o rgan
ized labor had its sympathy and sup
port. These great assets organized 
labor has squandered and forfeited.

Organized labor must reform, must 
work  honestly, m ust be lawful, must 
cease its tyranny.

I t  has overplayed itself.
Richard Spillane.

The Attractive City.
In  a word, then, so far as I am 

personally concerned, you will not 
make your city more attractive to me 
by buildings, parks or monuments— 
what o ther city has not these things? 
But if you can show the hear t  that 
I know is in your breast,  if you can 
forget to look straight ahead in order

to cast a look of friendly interest on 
a passing stranger, if you can cease 
to fear being “done’’ and become in
spired by the desire once in a while 
to show that you are a human being 
amidst  your bricks and stones, just  
to that  extent  will you do your part  
in making your city attractive. Oil 
may draw- money to Tulsa; social ex
clusiveness will always make Newr- 
port  and Palm Beach desirable to 
a limited number; the palaces of 
Pasadena will a tt rac t  o ther mill ion
aires there. But you’ll prefer smoky 
old Pit tsburgh or noisy Kansas City, 
or beautiful Grand Rapids, or any 
o ther city that  shows its heart  be
neath the grime and takes the lid off 
its smile.

J. Breckenridge Ellis.

Holiday Goods
After reading over our list of Christmas goods, 

without a doubt you will find some items you are 
in need of.
L adies F ancy  A prons H air Bow Ribbons (p la in  or
F ancy T ow els fan cy)
Leather G oods N arrow  R ibbons for ty in g  pur-
B oudoir Caps poses
B ox Stationery  Ladies and G ents H andkerchiefs
M ens G arters and Suspenders Cam brics and L inen
M ens Arm  Bands H andkerchiefs in fancy  boxes
W atches and Jew elry  In itia l H andkerchiefs
T o y s and D olls Ladies and G ents N eck w ear
Perfum es L adies and G ents Scarfs
Store D ecorations A rt G oods, stam ped or finished

If you can’t arrange to come into the house to 
select your numbers, we will gladly submit sam
ples. But* don’t delay, take this up with us at 
once.

Quality Merchandise—Right Prices—Prompt Service

Paul Steketee & Sons
W holesale D ry Goods

Grand Rapids Michigan

To Dealers Only

Write for our latest 
SP E C IA L  C A TA LO G S  

No. M. T. 1919

John-V-farwell Company
C H I C A G O

Wholesale Dry Goods & 
General Merchandise



O ctober 22, 1919 M I C H I G A N  T R A D E S M A N It

A  Few  Specials For Our N e x t  B ig City D ay  
On W ednesday, O ctober 2 9 th

In order that you may have an idea of part of what we will have to offer on that day, we are listing Ihe following 
items, but of course this doesn't begin to cover all of the good things we will have to offer on October 29th. If you can 
use any merchandise at this time, it will be to your great benefit to visit us. Here are a few of them:

P IE C E  GOODS.
N early  200 cases of B lankets  a t  p rices under any  we have been able 

to  offer during  th e  e n tire  season, e ith e r early  o r la te . W e m ade th is  p u r 
chase  fo r th is  p a r tic u la r  day  and in tend  to  sell th em  a t  th e  sam e so rt of 
low prices'. T he  lot includes s tap le , fanc ies, plaids, e tc ., n all sizes.
S tan d a rd  A pron G ingham s in all s tap le  checks, p e r y a rd  .......... 4 ........... $ .16!4
Y ork S’eersu ck e rs  an d  A pplew eb G .n g h am s in  a ll th e  s tap le  s ty les

an d  p la in  colors, p e r y a rd  ..................................................................................... 26*4
F ru it  of th e  Loom C otton, full pieces, p erfec t, p e r y a r d ................................ 29%
A C A s trip ed  X  L  T icking , p e r y a rd  .............. ...........................................................36!4
9-4 M ohaw k B leached Shee ting , p e r y a rd  ............................................................... ®7J4
F ru it  of th e  Loom sh o rts , each  piece s tam ped , p e r y a r d ................................ 27*4
W oods & W indso r C am bric, b lack  an d  all colors, p e r y a r d ...........................14%
F. S. & 1931 F an cy  O utings, sh o rts , 10-20 y a rd  leng ths , p e r y a rd  . .  .171/2
36 inch  Bookfold C hallies, a ll choice sty les, p e r y a rd  ..................................2354
36 inch N a n tu ck  B leached C am br.c , p e r y a rd  .....................................................21'/2
64-60 B leached C am bric and  M uslin  S horts, 100 yard  bundles p e r y a rd  .18 
S tan d a rd  O uting  F lannels , fu ll p ieces, p e rfec t goods, % lig h ts  and

% d ark s , p e r y a rd  ........................................................................................................ 20
24 inch  U nbleached  S h ak er F lannel, p e r y a rd  ..................................................... 11

NOTIONS.
Shell H a ir  P in s—
2 inch C rim ped, S on card , 12 c a rd s  to  box, p e r b o x ........................................65
3 inch C rim ped, 6 on card , 12 card s  to  box, per box .................................... 72*/4
3% inch C rim ped, 3 on card , 12 ca rd s  to  box, p e r b o x ................ 60 and .7214
M en’s W hite  H an d k erch .e fs , p e r dozen ...........................................................  1-1214
S ta rsn ap s , good q u a lity , b lack  an d  w hite , a sso rte d  sizes, a lso  cab in e t

of 6 d o z .n  asso rted , p e r  dozen ................................................................................65
A ngorina  F luffed  Y arn, C otton , a sso rted  colors, p e r box .............................87V4
Red and  B lue H an d k erch ie fs , seconds, 21 inch  b est q u a lity  only

slig h t m isp rin ts , p e r dozen ..............................................................................  1.07J4
Good Q uality  D a rn in g  C otton , w h ite  a n d  black, p acked  3 dozen

to  box, p e r dozen ........................................................................................................24
Good Q uality  T hread , b lack  and  w h ite , a sso rted  sizes, p e r d o z e n ...............3914
Special in S ilkine C rochet C otton, 25 box lo ts a t  .............................................8714
Special in S'ilkme C rochet C otton, 650 box lo ts  a t .................................................85
Spec.a l on Dolls from  $1.90, $2.15, $3.50 and $4.25 pe r dozen.
Also m any  o th e r  specia ls  too num erous to  m ention .

HOSIERY' A N D  U N D ER W E A R .
21B230 L ad ies fine gauge  220 n<_edle com bed ya rn , black, s izes 8%

to  10, T aube ls  irreg u la rs—very  good, per dozen ...................................$ 3.25
21B231 L ad ies ’ line gauge 220 needle, full m ercerized , w ide hem  top, 

double toe an d  heel and  h igh  spliced heel, b lack, 8% to  10, boxed,
1 d o z .n , T aube ls  irreg u la rs , pe r dozen .......................................................  4.10

21B555 M en’s 176 needle com bed co tto n  d ress  socks, m edium  heavy  
w eight, double toe, sole and  heel, boxed 1 dozen. S tr ic tly  firsts,
a  sp L n d id  sock  an d  very  cheap, p e r dozen .........................................  2.35

1001 M en’s Wool A rm y Socks ju s t  a  few  case s  left, a n  ideal sock
for o u t door w ear, bundle, 1 dozen, p e r dozen ...................................  3.75

21B130 C h ild ren 's  1X1 ribbed  fine com bed y a rn  trip le  toe  a n d  h te l  
boxed 1 dozen, very s lig h t irreg u lars . A sp lendid  buy an d  very  
fine m erchand ise . $2.95 on s  ze 7 r i s . ,  .10 fall .05, sizes 5% to  9%.

21B527 M en 's com bed m ercerized  lisle 240 needle, very  fane gauge 
d re s s  Socks. A splendid  holiday  item , boxed 1 dozen, a ll a re  
firsts, sizes 10 to  11 %, com es in b lack  an d  genu ine  co rdovan  shade.
A sock to  re ta il  a t  50c w ith  a  good profit, p e r dozen ....................... 3.25

2305 Ipsw ich  M ercerized  L isle H ose fo r w om en, seam  back, w ide 
double g a r te r  hem , double toe, sole and  heel, black, w h ite  and  
le a th e r  shade  o r cordovan, s  zes 8% to  10, boxed, 1 dozen. T he 
price  he re  quoted  is less th a n  th e  m ill p rice  of to -d ay , dozen 4.37% 

21A504 M en’s m .d iu m  w eig h t d re ss  Socks in black, boxed 1 dozen.
A n excep tiona l value a t, p e r dozen ............................................................ 2.15

21A503 M en’s heavy  B lack  D ress Socks, boxed, 1 dozen. A  good
25c seller a t  long profit, p e r dozen .............................................................  2.00

21A200 L ad ies ’ B lack  C otton  H ose, boxed 1 dozen size 10 only. A t
less th a n  they  can  be m ade for, p e r dozen ...........................................  1.50

1355G M en’s  A ssorted  G rey  W ool H u n tin g  or W ork  Socks, bundle 1
dozen A rea l b a rg a in  a t  old tim e price, p e r dozen ....................... 6.85

22B1220 M en’s tw o-p iece  wool u n d e rw ear in a ll sizes, s tr ic tly  firs ts
p e r dozen ................................................................................................................... 16.00

22A1304 M en 's F leece L ined U nion S u its, E g y p tian  color, s tr ic tly
firsts , boxed 2-12 dozen, all sizes, p e r dozen .......................................  19.50

0015 C hild ren’s V ests  a n d  P a n ts , m ade from  genu ine  a rm y  c lo th  in 
s izes 18 an d  20, boxed % dozen. T he sam e  h igh  g rad e  wool
used by o u r a rm y  and  navy, p e r dozen ...................................................  5.25

22A1316 M en’s tu ck  s titc h  fine w o rs ted  U nion S u its, boxed 2-12 dozen.
A $5.00 seller a t  a  p r,ce  less  th a n  th ey  can  be m ade for, dozen 29.00 

22A1313 M en’s heavy  w eigh t tu ck  s titc h  rib  W ool U nion S u its, boxed
2-12 dozen. A v e ry  h gh c lass  g a rm en t, p e r dozen ....................... 30.00

22A1309 M en’s N a tu ra l W o rsted  U nion Su its, boxed 2-12 dozen. A fine
g a rm e n t a t  old tim e price, p e r dozen .........................................................  19.75

1763 L ad ies ' Silk and  W ool U nion S u its  in size 44 only, boxed 2-12
dozen. M ade in D utch  N eck, elbow s leeve -ank le  leng th , dozen 16.00 

2518W DN L ad ies  R ibbed C otton  U nion S u its  in e x tra  s izes only,
D u tch  neck, elbow sleeves, p riced  excep tionally  low, p e r dozen 18.00 

22B900 C h ild ren ’s F leeced  U nion S u its  in  sizes 20 to  34, boxed 
6-12 dozen. $10.00 on size 20 rise  50c.

22BS22 C h ild ren ’s L ig h t F leece R ib B leached U nion S u its, sizes 2 to  
16, boxed 6-12 d o z .n , $8.75 on size 2 rise  50c.

22A1314 M en’s W orsted  R .bbed U nion Suit3 of fine qua lity . A sm all
lo t and  p riced  a t  less th a n  p re sen t cost, boxed 2-12 dozen, dozen 25.00 
T h ere  will be a  n u m b er of sm all c lo se-ou t lo ts  in S w eaters, Gloves, 

H os e ry  an d  U n d erw ear w hich  a re  no t la rge  enough to  ad v ertise , b u t will 
be p laced  on th e  floor a t  genu ine  c lo se-ou t p rices, th e re fo re , we u rg e  you 
to  v is it th e  F o u r th  F loo r early , so a s  to  sh a re  in  the  above it,, ms.

P r ice s  w ill be m a te ria lly  h ig h e r an d  th e  above m erch an d ise  a t  such  
excep tiona l p rices is indeed a  sp lend .d  in vestm en t.

M E N ’S FU R N ISH IN G S.

27B1306 M en’s O u ting  N ig h t Sh irts, m ade of F a irv iew  O uting, bundle
6-12 dozen a sso rted  p a tte rn s ,  s izes 15 to  19, a t  ...............................$17.50

S evera l num b ers  of F ren ch  Cuff D ress S h irts , 3-12 dozen. A ssorted
sizes 14 to 17, a t  ....................................................................................................  16.50

C leanable  C ollars, th re e  sty les, boxed 6-12 dozen, solid  sizes 12 to  18 2.25

O V ERA LLS A ND JA C K E T S.
28B25 Com es Ind  go C loth, W ab ash  s tr ip e  p a tte rn , bundle  1 dozen.

A sso rted  32 to  42, a t  ..........................................................................................$14.50
2SB26 Com es Indigo  C loth, J a c k e ts  to  m a tch , bundle 1 dozen, sizes

36 to  44 ....................................................................................................................... 14.25
2SA218 M en’s K h ak i D riil F ren ch  S h .rt, m ilita ry  collar, bundle 6-12

dozen, fancy  p ack ing  15 to  16% ...................................................................  9.75
28A211 M en’s  ’’O. K .” b ran d  W ork S h irts , s tee l grey , bundle, 6-12

solid, fan cy  pack in g  14% to  16% a t  ...........................................................  13.12J4
28A212 M en’s  "O. K ." b ran d  W ork  S h irt, m edium  blue, fancy packing ,

boxed 6-12 dozen, solid 15% to  16%, a t  .................................................  13.12J4
28B336 G enuine “ C herry  V alley” F lan n e l Sh r ts , d a rk  navys, m edium ,

greys, boxed 6-i2  dozen a sso rted , 14 to  16% scale  and  15 to 17, a t  30.00 
2SB70S M en 's H eavy  W in te r P a n ts , d a rk  g rey  s trip es, bundle, 1 dozen

asso rte d  34 to  42, a t  .......................................................................................... 35.25
29B725 B oys’ H eavy  D a rk  M ixed K nee P a n ts , bundle  1 dozen.

a sso rte d  s .z .s  S to  16, a t  .................................................................................. 15.00
29B904 B oys’ O veralls, S tiie ls , W ab ash  s trip e , w ith  bib, bundle, 1

dozen, 7 to  15, a t  ............................................................................................ 10.50
29B977 B oys’ S uspenders, 1 inch  lisle a t  .................................................... 2.25
30B302 M en’s Caps, d a rk  m ixed su itin g s  a t ....................................... 4.95
30B310 M en’s Ju d g e  s ty le  Caps, a t  ....................................................................  8.37J4
30B317 M en’s D ark  B lue Cap, Ju d g e  sty le , a t  ..............................  7.12*4
31B32 M en’s  J e rse y  Glove, a t  .............................................................................. 2.00
31B500 M en’s T ick  M itten , a t  .............................................................................. 1.75
31B2S M e n s  G au n tle t (C anvas) No. 1 s p l.t palm , overlap  le a th e r

fingers, a t 6.25

L A D IE S R E A D Y -T O -W E A R .

All G eorg, t te  W ais ts  selling  a t  $4.50 to  $5.00 each , all p opu la r shades, 
s zes 38 to  46 an d  w ith  p len ty  of s ty le  an d  snap , indiv idually
boxed, each  ..................................................... .......................................................? 4.12*4

All B ungalow  A prons m ade of good q u a lity  percale. T he a sso rtm e n t—
6 d ark s , 3 lig h ts  a n d  3 m edium s. By m edium s we m ean  P laids,
C hecks an d  N u rse  S tripes, p e r dozen .........................................................  13.25

910 O uting  Gown, m ade of F a irv iew  o r P e a rl O uting  F lannel.
In  th e  a sso rtm e n t you g e t p rac tica lly  12 d ifferen t p a tte rn s  to  the  
dozen in V necks, sq u are  necks an d  round  n .c k s . T hese  a re  o u r 
ow n m ake an d  th e  b u tto n s  a re  h and  sew ed. Y our choice, sizes
15-16-17, p e r dozen ............................................................................................ 17.50

37B77 P e ttic o a t, m ade of fine q u a l.ty  sa te e n  in 36-38-40 leng ths. I t  
h a s  a  d u s t flounce and  is a ttra c tiv e ly  m ade. Your choice of four
colors, N avy, P ink , P u rp le , G reen, p e r dozen ................................... 16.25

40A80 C hild’s O u ting  S leeper is m ade of good q u a lity  O u ting  F lan n e l 
a n d  com es in s .zes 2-4-6-S only. T his g a rm e n t is m ade by Me- 
C aw ley & Co., m ak ers  of th e  fam ous SLIPO V A  R om pers, M iddy 
B louses, etc. A sso rted  blue an d  p ink  s trip e s. Cover th e  fee t
ju s t  like D r. D en to n ’s, pe r dozen ...............................................................  9-00

41A49 B abv B un ting . I t  is m ade of w h ite  B aby F lan n e l w ith  Hood 
a tta ch e d . T he hood is lined w ith  Blue, P in k  or W hite  Sa tin .
T h .s e  a re  m uch b e tte r  th a n  B lan k ets  an d  have becom e very  pop
u la r, each  ................................................. ............................................................... 3.75

T he m a rk e t is s till ad v an c in g  and  w ith  conditions as  th ey  a re  i t  looks 
as  if p rices w ill be a3 h igh  if no t h ig h e r d u rin g  th e  n e x t 60 o r 90 days. 
Some M an u fac tu re rs  a re  g u a ra n te e in g  prices to  A pril 1st, 1920, w hich  in 
d ic a tes  th e ir  confidence in th e  p re sen t ran g e  of prices. W e th in k  you w ill 
m ake  a  m is tak e  if you don’t  ta k e  care  of yo u r w a n ts  fo r th e  n e a r  fu tu re  
R IG H T  NOW. Send us yo u r o rd ers  by m ail, o r phone o r  see o u r salesm en.

Grand Rapids Dry Goods Co.
E xclusively W holesale G R A N D  RAPIDS, MICH. N o Retail Connect ons
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M ichigan P oultry , B u tte r and Egg A ..o -  
elation .

P res id e n t—J. W. Lyons, Jackson. 
V ice-P res id en t—P a tr ick  H urley , D e

tro it.
S ec re ta ry  and  T rea su re r—D. A. B en t

ley, Saginaw .
E xecu tive  C om m ittee—F. A. Johnson , 

D e tro it; H. L. W illiam s, H ow ell; C. J. 
C handler. D etro it.

The Sugar Situation Is Hopelessly  
Bungled.

Gwinn, Oct. 20— 1'ou keep in touch 
pretty  well with things in the grocery 
line. Can you explain to me how it 
is that  Sault Ste. Marie grocery job 
bers have plenty of sugar and can 
give their customers all they need, 
while we cannot get any here? Sears- 
Roebuck have just  made a distribu
tion of catalogues here and in them 
they say, “W e reserve the right not 
to ship a customer more than -r>0 
pounds of sugar." How can they get 
it and who do they get it from? W e 
have tried to get it from all the 
wholesalers we trade with—Reid- 
Murdoch & Co.. Sprague-W arner & 
Co., Chicago and the Marquette coun
ty jobbers—but can get just a very 
limited quantity, and our position is 
the position of all the retailers of this 
count}-. Richard Quavle.

Grand Rapids. Oct. 22—AH I can 
say is that  the sugar situation is hope
lessly bungled, the same as the Gov
ernment has bungled the railroads, 
the telegraphs and the telephone— 
everything it has touched, in fact. The 
administrat ion is wholly and solely 
to blame for the present situation. It 
has talked sugar shortage until the 
people have become panic stricken and 
are hoarding sugar the same as they 
undertook to do a year ago There  
are farmers in this vicinity who have 
hundreds of pounds of sugar in re
serve. because the papers have pre
dicted 25 cent sugar, without being 
rebuked by the Government, so many 
times that people generally have 
come to be'ieve that 25 cent sugar is 
near at hand.

I expect to see the retail price go 
to 15 cents within a couple of weeks, 
because the beet sugar factories have 
decided to charge 1014 cents per 
pound, plus the New York freight 
rate to point of destination. This 
would make beet sugar cost Grand 
Rapids jobbers $10.04 per 100 pound-. 
If they are allowed 10 per cent., this 
will make the cost to the retailer 
$12 03 per 100 pounds plus freight 
and cartage—probably an average of 
1214 cents per pound. On this basis 
the retailer should be permitted to 
sell granulated at 15 cents.

The embargo the Government has 
placed on shipping cane sugar W est 
of Buffalo and Pit tsburg  wi 1 render 
it impossible for Michigan and other 
Middle W est  jobbers to handle any 
brown sugar so long as the embargo 
on cane sugar is maintained.

Grand Rapids jobbers are getting as 
much sugar as ever, but are out of 
sugar half the time, because their 
receipts are grabbed up by the trade 
as fast as they arrive. I am looking 
to see a let up on the demand for 
granulated inside of two weeks when 
beet sugar begins to come in freely 
and the 15 cent price will discourage 
buying by hoarders who have accumu
lated stores at 11 cents or  better.

Regarding the ability of the mail

order houses to sell sugar when reg
ular jobbers cannot obtain it, I beg 
leave to state that  that condition is 
due to the action of the W ilson ad
ministration in favoring the mail 
order houses, on the theory (as stated 
by A ttorney General Palmer) that 
"they are nearer  the people than 
profiteering retailers.” The Grand 
Rapids salesman of a Chicago grocery 
jobber received a telegram from his 
house one day last week to take no 
orders for sugar, because they were 
entirely out. The same day over a 
ton of sugar came in by express from 
two of the Chicago mail orders.

A man who runs a moving truck- 
told me this m orning that  he moved 
a family in moderate circumstances 
one day last week and, among the 
goods, were two 100 pound sacks of 
granulated sugar.

I wish I could help you solve the 
sugar prob'em, but, with the Wilson 
administration in the saddle, I am 
utterly unable to see daylight.

Give me something easy
E. A. Stowe.

Grocery Apron Covers Rector’s Garb.
Saginaw. Oct. 21—John Ochsenkehl 

runs a little neighborhood grocery, 
or  did before he was taken sick a 
week ago with typhoid fever. This 
left the whole responsibility of the 
home and store to Mrs. Ochsenkehl. 
She took hold of her new job with 
a will and was making a  “go” of it 
until her delivery boy wrecked the 
delivery truck.

This was real disaster and she had 
almost decided to close the store, the 
fami’y’s only source of income when 
‘he Rev. L. H. Hayes, of the Michigan 
Avenue Evangelical Church, and Lee 
Thatcher, an automobile salesman, in
tervened.

Since then the little store has en
joyed a greater patronage than ever 
before, for all the housewives for 
blocks around have gone daily to the 
0 ch=enVehl store to give their gro- 
cerv orders to a big. jolly chap whose 
fleck's apron covers the c lergyman’s 
garb.

And the delivery service is better 
than ever, for Thatcher, automobile 
-n « m a n .  turned auto mechanic, re 
paired the delivery truck and drove 
it. and_ hustled big baskets of g ro 
ceries in at the hack doors.

The Rev. Garfield H. TCe11e*-man, 
the Rev. Mr. Haves’ predecessor in 
the pastprate of the Michigan Avenue 
P vqncrepe-^l Church which has an ex
clusively laboring class congregation, 
dietmgi'iched b 'm seT  by working with 
iii-«-,,,* fiftv of h?s parishioners in a 
coal mine to get in touch with the 
men of his church.

Warned Her.
“W here are you going?” asked the 

butcher of his wife.
“ I ’m going out to get some butter.”
“Well, say—don’t buy it a t  that 

store across from my p’ace. The 
man over there borrowed my scales 
this morning.”

W hat  a customer expects to pay 
in making a certain purchase and 
what he is willing to pay may be two 
different prices. It is up to salesman
ship to find out.

Piowaty’s Producing Candies
Mean

Money to Your Business
See Our Line Before You Buy

M. Piowaty & Sons of Michigan
MAIN OFFICE, GRAND RAPIDS, MICH.

Branches: Muskegon, Lansing, Bay City, Saginaw, Jackson, Battle 
Creek, Kalamazoo, Benton Harbor, Mich.; South Bend, Ind.

OUR N E A R E S T  BRANCH W ILL SERVE YOU

C O L D  S T O R A G E
FOR W IN TER

A P P L E S
in Grand Rapids, Mich., the all year 
round market and distributing center 
for a wide and prosperous ar* a. Direct 
transportation with all important mar
kets of the country, with storage in 
transit privilege covering apples on 
which through rates to final destination 
will apply when desired. We sell space 

and g u a r a n t e e  proper temperature. Write for rate 
schedules and reservations.

KENT STORAGE CO.
G R A N D  R A P I D S ,  M I C H I G A N

M I L L E R  M I C H I G A N  P O T A T O  C O .
Wholesale Potatoes, Onions

C orrespondence Solicited

Frank T. Miller, Sec’y and Treas. Wm. Alden Smith Building
T ^  varrand K ap ias. M ic h ig a n

WE BUY AND SELL
Beans, Potatoes, Onions, Apples, Clover Seed, Tim othy Seed, Field 
Seeds, Eggs. When you have goods for sale or wish to purchase 

W R IT E , W IR E  O R T E L E PH O N E  US

Both Telephone. iM7 M oseley Brothers, GRAnli£,As£IEf

M. J. Dark & Sons
W holesale

Fruits and Produce
106-108 Fulton St., W .

1 and 3 Ionia A ve., S. W .

Grand Rapids, Michigan

M. J. DARK
Better known as Mose WE HANDLE THE BEST GOODS OBTAINABLE
22 fears experience AND ALWAYS SELL AT REASONABLE PRICES
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Admits Sugar Price Is a Bluff.
Three  Rivers, Oct.  20—I am en

closing my last communication on 
the sugar question. This  supports 
your claim that  the rulings are based 
upon bluff, ra ther than law. T h a t  a 
jury would find any retailer guilty of 
profiteering for selling sugar costing 
10^2 cents at 12 cents is very im
probable. but tha t  the Departm ent of 
(in) Justice would do so is a cinch.

W h at  would you think of the idea 
of forming a club of wholesalers and 
retailers in Michigan who will vote 
to maintain in power the present ad
ministration? In  my opinion, a list 
of the members of such a club could 
be published in any blank space of 
your excellent paper without ink.

Allow me to thank you for your 
editorial which I gave Mr. Kinnane 
the pleasure of reading.

H. G. Phillips.

The letter above referred to is as 
follows:

Detroit .  Oct.  18—In reply to your 
letter of recent date, I desire to state 
that the Government food officials 
have decreed that  a charge in excess 
of 11 cents per pound for sugar is an 
unreasonable charge a t  the present 
time. However, there is no law fix
ing this price.

In the event of prosecution for 
profiteering under the Lever law a 
price of more than 11 cents per pound 
would be evidence of an unreasonable 
profit. John E. Kinnane,

United States Attorney.

Here is a frank admission that there 
is no law authorizing any public of
ficial to establish the retail price of 
granula ted sugar at 11 cents per 
pound. T w o  weeks ago the T rades
man stated very p ’ainly that  the ac
tion of A ttorney General Palmer and 
his district a ttorneys was based solely 
on bluff and predicted that  no a ttempt 
would ever be made to enforce such 
an unreasonable, unbusinesslike and 
unfair ruling.

The  statement of Mr. Kinnane that 
selling sugar at more than 11 cents 
per pound “would be evidence of an 
unreasonable profit” under the Lever 
law is all bosh. No retail grocer can 
conduct his business less than 15 per 
cent. Fifteen per cent, added to 
$10.50 makes $12.07. Any reasonable 
jury  would accord a grocer 10 per 
cent, profit. Ten per cent, added to 
$12.07 would make a proper selling 
price for sugar $13.28 per 100 pounds 
or approximately  1314 cents per pound. 
Any grocer who sells sugar which 
cost him 10*4 cents at less than 13*4 
cents is headed for the poorhouse, 
no m at te r  what cheap Government of
ficers may say to the contrary.

Cottage Cheese in Storage.
The comparatively limited demand 

for cottage cheese and the surplus 
production of it during certain seasons 
of the year have made it desirable 
to use cold s torage facilities for keep
ing it, in order tha t  a sufficient supply 
to meet all demands may be available 
at all seasons.

More recently the cold storage of 
cottage cheese has proved very satis
factory, especially when the cheese is 
well made and of good quality. In  
storing  it for long periods, the best 
results  have been obtained when it 
was placed in s torage as quickly as 
possible after being made and held 
at ten degrees F., or  below. W hen 
he 'd  for a short  time, a temperature  
of 32 degrees to 33 degrees F. has 
been found satisfactory.

In  removing the cheese from s to r
age, it should be thawed out slowly 
in o rder that  the curd may retain its 
normal moisture content, which 
makes it soft and moist, for when 
thawed out quickly the curd will be 
dry and chalky and undesirable as a 
food product. Cold-stored cheese 
should be sold and used within a few 
days after it is taken from storage,  
as it is more susceptible to the de
velopment of undesirable flavors than 
fresh cheese.

Cost of Production of Canned Foods.
Formerly the cost  of raw material 

n cans was the principal factor; at 
leasit equally important  to-day are 
the costs of cases, containers, labels 
and. to a very appreciable extent, la
bor. Reduction of working hours and 
the great  increase in the rate of wage, 
in conjunction with the increased 
freight rate  and tax  on freight, have 
added materially to the costs of can
ned foods. In o ther  words, the 
spread between the cost of raw  m a
terials and the cost  of the finished 
article to the consumer has been 
widened by a margin much larger 
than m ost people realize.

She W anted Amendments.
"I want  a doormat," announced 

Mrs. De Style.
“Here  is a very nice pa tte rn ,” said 

the salesman, “with the word ‘W el
come’ woven into the fiber.”

“ I see. I suppose that  will do if 
you can add the words ‘Tuesdays and 
Fridays.’ ”

Ship Y our B utter
to me: I pay highest prices 

for good dairy.
W . E. T A Y L O R ,

BATTLE CREEK . M ICHIGAN

Grand Rapids Forcing Tomato
S e le c te d  fo r  u se  In o u r  

o w n  g re e n h o u se s
$5 per oz. ,

Reed & Cheney Company
G rand Rapids, Michigan

SAVE MONEY by insuring in the
Michigan Mercantile Fire 

Insurance Co.
Mich. Trust Bldg. Grand Rapids, Mich.

M l
Ask about o u r w ay

BA RLO W  BROS. G rand Rapids. Mich

Toilet
and
Bath

Rebuilt 
Cash 
Register 
Co.

(It corporated)
122 North 

Washington Ave. 
Saginaw. Mich.

We buy. sell, exchange and rebuild all makes.
Nut a member of anr association or trust.

Our prices and terms are right
Our Motto:—Service Satisfaction.

Watson-HigginsMlg.Co.
3S. MICH.GRAND RAPIDS. MICH.

Merchant
Millers

Owned by Merchant«

Prodotta sold by 
Merchants

Brand Recommended 
by Merchants

NewPerfection Flour
Packed In SAXOLINPaper-lined  

Cotton, Sanitary Sacks

GENUINE

Buckwheat Flour
ABSOLUTELY PURE

J. F. Eesley Milling Co.
THE SUNSHINE MILLS

P L A I N  W E L L ,  M I C H I G A N

A N N O U N C E M E N T
Opening New

Wholesale Fruit House

ABE SCHEFMAN 6 CO.
22 Ionia Ave., S. W.

Citz. Phone 62219 Bell M. 122

Wish to announce their opening to the trade.
For five years Local Manager 

M. Piowaty & Sons

W E ARE HEADQUARTERS  
WHOLESALE

Fruits and 
V egetables
Prompt Service Right Prices 

Courteous Treatment

Vinkemulder Company
G R A N D  RAPIDS MICHIGAN
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M ichigan R etail H ard w are  A ssociation.
P res id en t—Geo. W . Leedle, M arshall.
V ice-P res id en t—J. H. Lee, M uskegon.
S ec re ta ry —A rth u r J . Scott. M arine 

City.
T rea su re r—W illiam  M oore, D etro it.

Suggestions in Regard to Fall Sport
ing Goods.

W ritte n  fo r th e  T radesm an .
A  hardware dealer who had made 

a pronounced success of his sporting 
goods department was asked the 
pointed question:

“ How?”
T he  answer was: "By intelligent 

displays; by giving the goods a prom 
inent place inside the store; by taking 
an interest in the purchase of each 
customer; and by myself acquiring 
a reputation in the community  for 
being a devotee of sport.”

These few words sum up the cardi
nal principles of success in the sport
ing goods department.

The sporting goods department is 
an important factor in the fall trade. 
Sporting displays should now be run 
regularly, and care should be taken 
to give a fair share of display to every 
line. Fo r  instance, some merchants 
seem to think that the only fall sport
ing goods display worth putting on 
is one devoted to guns and ammuni
tion. and that  football supplies and 
gymnastic outfits are hardly worthy 
of attention. This is a mistake. H a rd 
ly any line that can be fairly described 
as “sporting goods” but has some 
points of attraction, even to those not 
primarily interested in sporting goods.

Every line should be given its fair 
share of publicity. Keep the goods 
moving constantly, and see that the 
public knows you handle them. If 
you haven't  room to show a little of 
everything in the window, show up 
the goods inside the store. Push them 
at every opportunity. Advertise them. 
Call the attention of individual cus
tomers to this, that  or the other line.

In going after the hunting trade, 
the two agencies most frequent’v used 
are newspaper advertis ing and window 
disp’av. In newspaper advertising, 
make your copy attractive and con
vincing. W ord  your advertisements 
so that they will arouse curiosity, and 
cause the reader to come into your 
store. Drive home, too, the idea: “I t  
is better  to think of what you need 
before you get on your trip than after 
you get there.” Emphasize the wis
dom of preparedness.

In preparing window displays, hun t
ing scenes give the tr im m er an op
portunity to put on some good ef
fects. Merely putting an assortment 
of goods in the window with a card 
of invitation to “ Come inside” is not 
enough. The pedestrian may see sev
eral displays of tha t  nature in a couple 
of blocks Pu t  on a display that  will

make your window stand out before 
the pedestr ian’s vision.

In such windows, it is the acces
sories that  make the display effective. 
You must show your goods: but the 
accessories add to the appeal of the 
goods you display.

Here is one display that  suggests 
what can be done in this line. The 
floor of the window was thickly cov
ered with leaves. In  one corner was 
¡a tent. Outside this tent a packing 
case was spread with eating utensils 
and eatables. Nearby was the camp
fire—contrived of an electric lamp 
covered with red tissue, and some 
charcoal. Over the fire was a camp 
pot hanging from a tripod.

On two logs in the foreground were 
displayed shot guns, ammunition, 
knives, revolvers, cleaners and com
passes. The background was made 
up of cedar branches and maple 
boughs.

The final touch of realism was sup
plied by the introduction of numerous 
animals—stuffed and alive. In one 
corner was a cub bear and two black 
squirrels on a tree. Opposite a grey 
squirrel was shown c’imbing a branch. 
In  the boughs were shown a crane, a 
loon, a duck and a raccoon. A deer 's 
head appeared in the center of the 
background. T o  one side of the win
dow was placed an eagle.

All these were stuffed and mounted. 
The live animals shown were a couple 
of rabbits in a wheel.

A hunting window, however, need 
not be so elaborate as this to furnish 
a realistic effect. Thus, a simpler ef
fect is furnished by a dummy figure 
crouching behind reeds or in the stern 
of a boat and taking aim. Decoy 
ducks can be shown in such a display. 
O r  you can use a log, or a screen of 
boughs. Incidentally, ammunition and 
o ther hunting incidentals can be 
shown.

F o r  it must never be foreotten, 
even in the devising of the m ost e ’ab- 
orate  display, that  the purpose of 
every display is to get the customer

Sand Lime Brick
N oth ing  a* Durable 
Nothing as Fireproof 

Makes Structures Beautiful 
N o  Painting 

N o Coat for Repairs 
Fire Proof 

W eather Proof 
W arm  in W inter 
Cool in Summ er

Brick is Everlasting

Grande Brick Co., Grand Rapids 
So. Mich. Brick Co., Kalamazoo 
Saginaw Brick Co., Saginaw
Jackson-Lansing Brick Co. Rivea 

Junction

Michigan Hardware Co.
Exclusively Wholesale

Grand Rapids, Mich.

Faster, Stevens & Co.
Wholesale Hardware

157-159 Monroe Ave. :: 151 to 161 Louis N.W.

Grand Rapids, Mich.

Brown & Sehler Co.
“Home of Sunbeam G oods“

Manufacturers of

HARNESS, HORSE COLLARS
Jobbers in

Saddlery Hardware, Blankets, Robes, Summer G oods, M ackinaws, 
Sheep-Lined and Blanket-Lined Coats, Sw eaters, Shirts, Socks, 

Farm M achinery and Garden T o o ls , A utom obile T ires and 
T ubes, and a Full Line of A utom obile A ccessories.

G R A N D  R A P I D S ,  M I C H I G A N
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into the store to examine the goods. 
So show the goods prominently , play 
them up, and use every effort to in
duce the passerby to come inside and 
ask questions. Once he is inside, the 
window has done its work; it is up 
to the salesman to do his.

In the preparation of sporting goods 
displays, the show cards and other 
material supplied by manufacturers 
can be used to good advantage. I t  is 
well to remember, too, th a t  a display 
can be left too long. After  a few days 
a display ceases to pull. Even the 
most elaborate display loses its ef
fectiveness in course of time. I t  is 
better to put on a simpler display and 
change it frequently. The  hunting 
display, however, should be an espec
ial feature.

One of the big factors in the build
ing up of a sporting goods trade is 
the abili ty of the dealer to take an 
interest in all classes of sport.  There  
is one young man I know who is a 
keen enthusiast  for baseball, but who 
expresses his scorn for lawn bowling 
by referring to that game as “old 
m an’s marbles.” Every game has its 
enthusiasts,  and every healthy sport  
deserves encouragement.  The dealer 
who regards every sport  in a kindly 
and svmoathetic  spirit, who knows 
something of the rules and the m eth 
ods of every snort,  and who can talk 
as enthusiast ically to the chance crick
eter as to the freauent baseball fan. 
is the sport  who will pull trade from 
all quarters.

Such a dealer can often score a 
point by starting  something. I t  is a 
well known fact that the Englishm an’s 
game is cricket. The Canadian, how
ever. like his American neighbor, pre
fers baseball. Some years ago there 
was quite an immigration of English 
people to an Ontario  town. Some of 
the newcomers talked cricket to the 
hardware  dealers, and all they got for 
their pains was the assurance that 
“Cricket is a dead game, here.” But 
one dealer went home, read up on 
cricket, and a few days later called 
a meeting of cricket  enthusiasts at his 
store, to form a local club. He wasn’t 
a cricketer—far from it—but he pulled 
the lion’s share of the resulting busi
ness because his att itude toward the 
game was sympathetic  and receptive.

Of course, cricket is a summer 
game; but the incident illustrates the 
point—that it pays to take an interest,  
not merely  in baseball and football 
and hockey, but in the less prominent 
lines of sport  which have their ardent 
supporters.

A line often neglected is that of 
home gymnasium equipment. The war 
has called attention to the need of 
healthy physical development. It  is 
impossible for all men to take an ac
tive interest in outdoor sports.  Yet 
fifteen minutes or  half an hour a day 
given to exercises will do any man a 
world of good. There  are various 
articles which enter  into this line— 
dumb bells, Indian Clubs, and home 
exercisers being the most prominent. 
This line if prooerlv handled wil' give 
good results  for effective pushing.

Then. too. good work can be done 
a long the line of establishing gym 
nastic clubs in the community. In 
the churches nowadays many of the

young m en’s societies have equipment 
of this sort. The  field is one worth 
some attention on the part  of the 
dealer.

T o  attain  the biggest possible suc
cess with sporting goods the dealer 
should be a leader in sporting activ
ities in his community. He must be
lieve in outdoor sport  ;, and practice 
what  he preaches. The  biggest re 
turns will never come to the man who 
is in the business just  for the money 
it will bring. Victor Lauriston.

This  L e t te r  Closes the Controversy.
How ard City, Oct. 21—Right at the 

outset I want  to say in reply to 
Philip {5. Orton  that I emphatically 
deny that  our brave so’dier boys went 
across the seas to fight for the league 
of nations, as he asserts.  They  went 
across to stop the hun and to do it 
effectively and for all time, whether 
we ever have a league or not. They  
went after this country had “backed 
and fi led” for two straight years, led 
by administration machinations as 
pathetic as they were lamentable. 
Until  a world bureau job was sighted, 
cur  own Col. House was not  for a 
league. Our  good President,  it was, 
who “kept us out of w ar” until he 
was re-elected on a pacifist platform, 
so I cannot see where O rton  can get 
much comfort out of charging another 
par ty  with changing positions, even 
if that were true, which it is not. The 
Republican party  has no t  promulgated 
nor adopted its national platform. 
T h a t  will be left for 1920.

“ Caesar can do no wrong,” seems 
to be the attitude of friend Orton  and 
his associates in the propaganda— 
creating business. Mr. Orton  did not 
answer as to just  how the “covenants 
were openly arrived a t” that  1 asked 
him about in a former letter. He did 
not say one word as to the suppres
sion of legitimate news a t the g rea t
est news-center on earth, Paris,  dur
ing the framing of the league by ad
ministration lid-sitters. W hy  weren’t 
these henchmen of Wilson 's  at least 
frank and fair with their own people?

No, any one would know there had 
been no politics nor any hint of it 
during the present regime. Perish 
the thought! No graft,  no inefficien
cy, no wastefulness, no profiteering, 
no criminal carelessness. No, noi 
W hy  continue the a rgument further?

So far as fighting a war to make 
money for the barons of our own 
country is concerned, O rton  should 
look over the imposing array  of finan
ciers that the administration called 
upon to help run the country’s af
fairs. “Dollar a year men,” I believe, 
they ca.led them. I t  they worked 
things somewhat,  what was there to 
deter them? W e poor devils at home, 
to be patriotic and non-partisan, blind 
ly followed our leaders on until we 
plunged the country into almost hope
less debt and over-stimulation and 
extravagance that will take real brains 
to unravel.

The Republican par ty  has never be
lieved in nor advocated participation 
in European politics or wor.d govern
mental affairs. I t  was the duty of 
every party to get behind the war 
after this Nation’s affairs had become 
so hopelessly muddled that it became 
a m atter  of preserving National exist
ence. But the vast  majority  of Am er
icans now propose to maintain Am er
ican independence and talk to all 
o ther  nations in the language of the 
Declaration of Independence, regard
less of party, and the fact that a few- 
still a ttempt to make the league a 
m atter  of partisan politics and of up
lift for the Democratic party  alone, 
ahead of the National interest,  is why 
we are in the condition we are in 
to-day.

James B. Haskins.

A pre tty  girl is usually more o rna
mental than useful.

New Goods Just Received
Owing to many old orders for HOLIDAY GOODS which 

are just now arriving we are putting many new items on sale 
which will add greatly to any HOLIDAY LINE.

IF YOU CAN MAKE ROOM IN YOUR STORE 
FOR A HOLIDAY SALE (THE ONE SURE SUCCESSFUL 
SALE OF THE YEAR) you will greatly profit by buying your 
stock NOW BEFORE IT IS TOO LATE.

This Is the Tim e to Buy

DOLLS TO DRESS
If you have not a full stock of these Jointed and Indestruct

ible Dolls your customers will send away for them because 
they are the best selling dolls that are made for this early season.

They have pretty faces, with and without wigs, and moving 
eyes. Will sit up, stand up or go to sleep. The friends can use 
any odd pieces to dress them and best of all THEY ARE IN
DESTRUCTIBLE.

P e r  Dozen
3477 The  bald headed, full jointed baby

doll, length 9 inches, bent limbs;  hard 
bodies but light weight;  flesh tinted, 
painted hair,  eyes and features,  steel 
spring jointed ......................................... $ 6.00

3480 Same, only 10 inches, s tra ight limbs 7.00
3478 Larger  doll every way, 11 inches,

otherwise same style ................................ 8.50
3479 Same as last number with wig . . 12.00
2470 Size larger than No. 3478 ..............  12.00
3471 Same as No. 3470 with wig and

moving eyes ............................................. 24.00
2473 Size larger than No. 3470 ..................  15.00
3475 Same as No. 3473, with wig ..........  20.00
3494 Same as No. 3473 with wig and

moving eyes ............................................. 30.00

But this is only ONE of our many lines of Dolls of which
we have a good stock, THREE HUNDRED VARIETIES ON  
HAND ready to ship.

Send for our HOLIDAY CATALOG.

H. Leonard & Sons
G RAND RAPIDS, MICH.
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G rand Council of M ichigan U. C. T.
G rand Counselor—C. C. S ta rk w ea th e r, 

D etro it. „  _ _
G rand  J u n io r  Coun.«elor—H. D. R an - 

ney, Saginaw . „  m _  „
G rand  P a s t  Counselor—W . T. B allam y, 

B ay C ity.
G rand  S e c re ta ry —M aurice H eum an, 

Jack so n . „
G rand  T rea su re r—Lou J . B urch , of D e

tro it.
G rand  C onductor—A. W. S tevenson, 

M uskegon.
G rand  Page—H. D. Bullen, L ansing .
G rand  S en tinel—G eorge E. Kelly, K a la 

mazoo.

Gabby Gleanings F ro m  Grand Rapids.
Grand Rapids, Oct. 21— Dick \ \  ar- 

ner, Jr., of Bunker Hill salt fame, re 
cently called upon a dealer in a small 
town in the Upper Peninsula. The 
talk drifted from the scarcity of Light 
Burley around to salt and its many 
uses, 'including Dick’s recent inven
tion of salt capsules for picnic parties 
and his Jad salts for dessert. A farm 
er who grew his own Sweet Burley 
and wore it for whiskers drifted in 
and, in conversation with the dealer, 
asked his opinion regarding a proper 
tomb stone for his third wife, who 
had recently died. Dick horned in 
and sympathetically enquired the_ na
ture of the wife’s fatal ailment. Upon 
being informed that she died of salt- 
rheum, his ever alert mind reverted 
to the 50 pound block of licking salt 
he was carrying and the great idea 
of using this' as a marker for victims 
of saltrheum was immediately formed. 
Dick put the proposition up to the 
farmer, unfolding in detail the glow
ing advantages of his new product. 
The dealer, who had never stocked 
Dick’s salt, saw a sa’e slipping and 
immediately produced a licking block 
front his stock, calling attention to the 
B. & D. inscribed thereon, which he 
said meant “ Buried and Dead.” Now 
Dick is no knocker,  but that  disturb
ed his angora, so he showed the 
farmer that B. & D. really stood for 
Buckley & Douglas, the manufactur
ers. He  then pointed to the neat  “C” 
on his own block which would be 
especially appropriate  in the farmer's 
case it being his third wife, inasmuch 
as the best  husbands now buried them 
alphabeticallv. Between Dick's sales
manship and the hypnotic  influence 
of his $25 sport vest, Dick got the 
farmer’s signature on the dotted line 
for a drop shipment. Dick’s rosy 
dreams of a biar salary boost in recog
nition of his discovery of a new salt 
market were rudely shattered when a 
few days after he was served with 
a warrant charging him with fraudu
lent use of the males, treason, arson, 
polygamy and misrepresentation: the 
combined jail sentence for which 
amounts to one hundred and twenty- 
nine years! Due to the fact that 
Dick’s e rror  was really caused by over 
anxiety to sell his product, it is to 
be hoped that all members of Grand 
Rapids Council will do their utmost 
to console him, and it is suggested 
that each member call him on citizen 
phone 62941 and offer such brotherly 
help as may be at hand. Should the 
case end disastrously to Dick his one 
request to  the judge is that  he be 
committed to Jackson where he has 
a deal partly closed with the warden 
for a car of Bunker Hill salt—in bar
rels. not licking blocks.

The United Commercial Travelers 
will move from their present quarter«

to the K. P. hall in the Lindquist 
building on the corner of Island street 
and Ionia avenue. The November 
meeting will be held in the new loca
tion and every member is urged to be 
present and help put through the big
gest  class of the season and to in
spect one of the finest lodge rooms 
in the city. This hall when first 
opened was the finest in the State. 
After the meeting on Nov. 1, which 
will be held in the afternoon, a pot 
.uck supper will hold sway until time 
for the enterta inment committee to 
pull their part  of the programme. We 
don't  know what this will consist of 
but it will be good. Grand Rapids 
has the biggest council in the State 
and it is up to the members to keep 
their shoulders to the wheel and keep 
it as such. Call up a member friend 
and bring him out to the meeting. 
The meeting will be called at 1:30 
sharp.

Dig up your old dancing shoes and 
oil your knee joints because the U. 
C T.'s start  their  winter dancing pa r
ties Saturday evening Oct  25. The 
dances will be held in the U. C. T. 
hall in the Lindquist  building. Take 
the elevator to the fifth floor. These 
p i -P es  v.-;ll far surpass any that have 
ever been given, because a better hall 
has been provided and a regular dance 
floor will be in evidence. The music 
will be specially arranged by one of 
the best musicians in the city. E very
body knows what the U. C. T. dan
cing parties have been, but there will 
be some big surprises in store for 
you this year. Those parties improve 
with age. Remember that the first 
dance wi’l be given next Saturday 
Oct. 25. commencing at 8:30 sharp 
in the new location.

L. F. Stranahan.

President W ilson’s Second Sight.
H e th o u g h t he saw  a  lovely league 

T h a t p u t a n  end to  w a r;
H e lo o k 'd  again , an d  found it w as 

One d ream  of m adness  m ore.
“ I s o rt of fee l."  he said , “as  if 

The w orld w ere m ade of g o re .”

H e th o u g h t he saw  som e F o u r tee n  P o in ts  
On w hich  all could ag ree:

H e looked a g a 'n . and  found th e re  w ere 
T hree  hundred  th ir ty - th re e ,

“ If I im pal d m yself on a ll,”
H e said, “w here  w ould I be?”

H e th o u g h t he  saw  a  S en a te  full 
Of m en w ho d idn ’t  d a re :

H e looked again , and  found th e re  w ere 
In su rg e n ts  everyw here,

“ I fe a r  th e y ’ll e a t m e u p .” he  said, 
“ U nless I have  a  c a re .”

H e th o u g h t he saw  a  N a tio n  w hich 
W ould swallow  all he  said :

I I  - looked again , and  found i t  w as 
So m ad it  saw  th in g s  red.

“ I guess I ’ve got an o th e r  th in k  
T h a t 's  com ing, E d ,” h e  said .

The Time T o  Hold  On.
The time to hold on is the time 

when you feel m ost  inclined to let go, 
when you are tempted to give up, to 
run away.

The best  time to hold on and push 
ahead is when you don’t feel like it, 
and would ra ther do almost anything 
else!

The best time to hold on is when 
the way is dark ahead. I t  is nearly 
daybreak then; keep pushing, the 
dawn will come!

Nobody ever regretted sticking, and

hanging, but vast  multitudes have re
gretted giving up and turning back. 
“Oh, how I wish I had kept on!” 
has been the cry of vast millions of 
people, but they yielded to the first 
temptation and turned back.

Bowser Oil Storage Outfits keep oils 
without loss, measure accurate quantities. 
W rite for descriptive bulletins

S. F. BOWSER & COMPANY, Inc.
Ft W ayne. Indiana. U. S. A .

“ T h e  Quality School”
A. E. H O W E LL . M anager

110-118 Pearl St G rand R ap’ds, Mi. h.
Scho I the year round. Catalog free.

Stock  Salesmen 
Wanted

T o sell stock in a very  good in 
vestm ent proposition. A n  ex 
cellen t opportunity for men o f  
any sellin g  experience w hatever  
to m ake good m oney. Com e in 
and ta lk  it over.

F. A. SAW  A LL  CO., Inc.,

405-6-7 M urray B ldg.,

G rand R apids, M ichigan.

H O T E L  H ERK IM ER
G R A N D  RAPIDS. M ICHIGAN 

E uropean Plan. 75c Up 
Attractive Rates to Permanent Guests 

Popular Priced Lunch Room 
COURTESY SERVICE VALUE

OCCIDENTAL HOTEL
FIRE PROOF 

C EN TR A LLY  LO CA TED  
Rates $1.08 and up 

ED W A R D  R. S W E T T . Mgr. 
Muskegon Michigan

C O D Y  H O T E L
G R A N D  RAPIDS

R x  t p c  i St without bath tv A. *  ̂j i  .so Up with bath

C A FET ER IA  IN  C O N N E C T IO N

h o t e l  McK i n n o n
CA DILLAC, MICH. 
EU RO PEAN  PLAN

Rooms with Running W ater—  I t .00 and up
Room« with Bath ........................$1.50 and up

DINING SERVICE UNEXCELLED

U se C itizens Long D istance  
Service

To Detroit, Jackson, Holland, Muskegon, 
Grand Haven, Ludington, Traverse City, 
Petoskey, Saginaw and all Intermediate 
and Connecting Points.
Connection with 750.000 Telephones in 
Michigan, Indiana and Ohio.

CITIZENS TELEPHONE COMPANY

A ssets $3,899,588.88 Insurance in Force $55,688,888.88

Meiicìiàpìts Life  Insurance Coiyi^nr
Offices—Grand Rapids, Mich.

Has an unexcelled reputation for its

Service to Policy Holders
$4,274,473.84

Paid Policy Holders Since Organization
CLAUDE HAMILTON 

Vice-Pres.
JO H N  A. McKELLAR 

Vice-Pres.

W M . A. W A T T S  
President

RANSOM E. OLDS 
Chairman of Board

RELL S. WILSON 
Sec’y

CLAY H. HOLLISTER 
Tress.

SURPLUS TO  POLICY HOLDERS $477,509.40
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D E ST R O Y E D  H IS O W N JOB.

Worker Killing Gcose W h’ch Lays 
Golden Egg.

Published reports that the demand 
for silk hosiery is ten times the abil
ity of the manufacturers to supply 
are grossly  exaggerated. I t  is true, 
however, that  the demand is greater 
than it ever has been before, when 
it is taken into consideration that  the 
mills are able to run only at about 
55 per cent, capacity.

The cause and the solution both lie 
with labor. On the one hand, high 
wages have gone to the workingman's 
head, and he is at present engaged in 
an orgy of spending far beyond his 
means, when his wages are measured 
by what they will buy. This would 
have produce^! a bad enough situation 
even if he had maintained his ra te  of 
production. But he has not.

The  reason the hosiery mills are 
not ab’e to run at more than 55 per 
cent, efficiency is simply that  the 
workingman himself is not working at 
more than 55 per cent, efficiency. I 
have watched the production of the 
mills very closely in the last year and 
the drop in efficiency has been a larm
ing. W e  thought  it was bad enough 
several m onths ago, when it had drop
ped to 80 per cent. But it did not 
stop there. I t  went down rapidly in 
successive jumps until to-day it is not 
more than 55 per cent.

I know of one mill which has had 
to increase its prices 20 per cent, in 
the last three months. On the face of 
it this jump looks as though it ought 
to cover any contingencies and leave 
a handsome chance of profit at the 
end of this year. Actually, however,  
that  mi'l  is going to be very lucky 
if its operations for the year do not 
show a substantial loss. I f  it breaks 
even it will be doing well.

The manufacturer is helpless. On 
top of his increased costs of raw m a
terial and his increased payroll, he 
has had to face a decrease of approx
imately 45 per cent, in the efficiency 
of his labor. Let  us see how this 
works out. just  to take aoproximate 
figures and show the principle in
volved:

Assume tha t  raw materials  have 
doubled in cost, as they have. As
sume that  labor has doub’ed. Leav
ing out of consideration the more in
tricate factors, such as interest and 
overhead as they are affected by this, 
these two factors alone would double 
the price of silk hosiery. The w ork
ingman, who feels that  he must have 
silk hosiery these days, is no more 
able to purchase it than he was be
fore. H is  wages have doubled, but 
so has the price as a d’rect result of 
his increased wages and the increased 
wages of o ther workers engaged in 
producing the raw materials  on which 
he has worked.

But the workingman has made the 
case worse for himself. His own per
sonal production has dropped by one- 
half, which, taken with the doub’ed 
wage he is receiving, actually quad
ruples the cost  of labor on silk stock
ings. leaving him with only doubled 
wages to  purchase a luxury (which 
he has no business purchasing any
how) which he himself has jacked

up to considerably more than double 
price. And who has gained by it? 
Nobody. The  workingman himself is 
losing. The  manufacturer is losing. 
The retailer is losing. The public is 
losing. And they’ll all continue to 
lose just  so long as the machinery of 
production is working at less than 
normal efficiency and piling up over
head upon overhead.

The outcome? It  will be a  crash, 
with the workingman out of a job 
and no place to get one, for he will 
have destroyed his job. His aim at 
present seems to be to do as little 
work as possible. If  the manufacturer 
kicks because he is loafing in the mill, 
he puts on his ha t  and walks out.

But it is just  as impossible for a 
man to have what is not  produced in 
the midst of a highly organized civil
ization as it is in a primitive com
m unity where each man actually pro
duces the articles of his own consump
tion.

The only hope of checking the 
crash lies in the ability of the w ork
ingman to see the precipice toward  
which he is rushing. Will he see it? 
There  have been some recent signs 
which indicate the possibility that  he 
will. But he does no t  now.

The interests of the retail merchant  
and the business man general’y are 
touched not so much by the  fact that 
prices are high. If  it were merely 
a question of the shifting value of 
money, everybody could easily solve 
it by thinking in term s of $2 where 
he thought  in terms of $1 before. But 
all that  is merely a casual phase or 
expression of the real crisis, which lies 
in the fact tha t  sufficient goods are 
not being produced to properly fill 
the needs.

The merchant m ust  watch produc
tion figures. T hey  are far more elo
quent than price quotations. Sooner 
or  later a re-adjustment must come. 
T he  sooner it comes the more smooth- 
ly it wi'l  take place. The  longer it 
is postponed the greater  danger there 
is of panic. Consequently the longer 
it is postponed the more cautious the 
retailer should be in his buying policy. 
I t  stands to reason that  the Nation 
cannot go on indefinitely consuming 
more and producing less.

E. W . France.

Your Little Wife.
W ho plans to make your future 

bright? Your little wife. W h o  cooks 
to tempt your appetite? Y our little 
wife. W ho  tells her women friends 
tha t  you are one grand husband 
through and through? W h o ’s the 
best girl you ever knew? Your little 
wife. W h o  pats your cheeks when 
you get home? Your little wife. W ho  
smoothes the thin hair on your dome? 
Your little wife. W h o  looks a t  you, 
her brown eyes clear, and, snuggling 
to you, extra near, says, “This  is 
payday, ain’t it, dear?” Your little 
wife.

Thomas Ford  has engaged to rep
resent the specialty department of the 
Hazeltine & Perkins D rug Co. on the 
road. He will remain in the house, 
posting up, waiting on customers and 
familiarizing himself with the line 
until Jan. 1.

In a Nut Shell.
Apples red and yellow,
Pumpkins growing mellow.
W oods in gorgeous color,
Grass a little duller.
Guinea hens a shrieking,
Cider presses creaking,
Barns are nearly bursting,
Farm  hands always thirsting,

In  October.

Nature  now is dying,
Ducks are southward flying;
Hollow trees affording 
Place for squirrels’ hoarding; 
Shocks of corn imploring 
Room for winter’s storing; 
Stupid rabbits chewing 
Greens till plump for stewing. 

T h a t ’s October.

Children going nutting,
Turkey  gobblers strutting.
Leaves in showers falling,
Fa t  Bob W hites  are calling. 
Soon it’s time for gunning,
Fox is growing cunning. 
Evenings ra ther chi'ly,
Lovers sometimes silly,

’Round October.

City st reets are boasting 
Smells of chestnuts roasting. 
E verybody’s shopping.
Buys some corn for popping. 
Mothers, pies are baking, 
Grandmas,  cookies making; 
Fiddles gently strumming; 
Hallowe’en is coming.

’Tis October.
Ray H. Gross.

Late Changes at Grand Rapids Dry 
Goods Co.

G. E. Critchett ,  who has covered 
Central Michigan terr i tory  for Crow
ley Bros, for the past ten years, has 
been engaged to take the terri tory 
formerly covered by Stewart  McBain, 
who has been prom oted to the m an
agement of the  notion department. 
Mr. McBain has been on the road for 
the Dry Goods Co. for about fifteen 
years and richly deserves the recog
nition thus accorded him. Mr. Crit
chett  will make Grand Rapids his 
headquarters.

Dan McDougall,  who has covered 
W es te rn  Michigan terr i to ry  several 
years for the J. V. Farwell & Co., has 
transferred  himse’.f to the Grand Rap
ids house, taking the same terri tory 
as heretofore. H e  will remove his 
headquarters from St. Joseph to Kala
mazoo, where he will immediately 
take up his residence.

J. B. Hagle has been prom oted to 
the position of specialty salesman 
for the piece goods department and 
will cover the larger towns of Mich
igan. This  is the first specialty man 
the  house has put out. Specialty men 
for the other departments will be en
gaged as rapidly as possible.

A. Jannausch, formerly with Otto  
Weber,  will cover Grand Rapids and 
nearby towns as general salesman.

Eli Halbertsma, who has been on 
the road for the Goll & F ranh  Co., of 
Milwaukee, succeeds W. W . Good- 
fellow, resigned, as Lake Shore sales
man. H e  will continue to make his 
headquarters in Ludington.

A. Tirmenstein, formerly with the

J. V. Farwell Co., will cover the  Bay 
City trade and the towns N orth  of 
tha t  market.  He will make his head
quarters in Bay City.

J. T. Bookey, who has been cover
ing the Bay City terri tory,  has been 
transferred  to Saginaw territory, 
which is made to include the Thumb 
district. H e  will take up his residence 
in Saginaw.

New Cigar and Tobacco House.
T he  sale of the G. J. Johnson  Cigar 

Co. factories to the Consolidated Cigar 
Co. would have compelled a number 
of star salesmen to seek o ther  posi
tions but for the generous considera
tion Mr. Johnson  has always shown 
his employes and associates. Under 
the guidance and co-operation of Mr. 
Johnson, they have formed the X 
Cigar Co., a corporation with $100,- 
000 capital stock, of which $75,000 is 
paid in. T he  directors of the corpora
tion are G. J. Johnson, W alte r  E. 
Gray, Fred  McIntyre, H a rry  Brown, 
C. O. Bi lings, H. P. Grady and Ray
mond W . Star. The  officers are as 
follows:

President—G. J. Johnson.
Vice-Presidents — Fred  M cIntyre  

and H arry  Brown.
Secretary and Manager—W alte r  

Gray.
T reasurer—C. O. Billings.
The  company has leased the store 

at 111 Campau avenue and will put 
in a full line of cigars and tobaccos. 
T he  company has the W este rn  Mich
igan agency for Dutch Masters and 
El Puritana brands.

In the disposition of traveling rep
resentatives. the following plan has 
been decided upon: Fred M cIntyre  
will cover Northern  Michigan; H arry  
Brown wi 1 cover Southern Michigan; 
H a rry  Grady will see the trade of the 
near-by towns; W alte r  Gray will call 
cn the city trade.

T h a t  the new house will soon take 
front rank is a foregone conclusion, 
because all of the men actively con
nected with the  establishment are 
workers from Workville who possess 
lexicons in which the word “fail” is 
nowhere in evidence.

T he  W olverine Casket W orks  has 
merged its business into a stock com
pany under the same style, with an 
authorized capital stock of $2,000, of 
which amount $1 020 has' been sub
scribed, $250 paid in in cash and $500 
in property.

D. Engelman has engaged in the 
grocery business at 301 Straight 
avenue, the W orden  Grocer Co. fu r 
nishing the stock.

Pays 150%
New. Marvelous Dye product: all dyeirg  

id* as revolutionized: brilliant, beautiful, fast 
colors: cotton, s Ik or wool: women amazed; 
wonderful repeater: peerless quality: Cakes 
of Penn, s-lliog 20.000 packages weekly: ab
solutely different; magnificent dark and light 
colors: vastly  sup rior: no boiling; no rub
bing: easy, s mple to use: doesn’t  stain hands; 
dyes a I large also small garments and arti
cles: big exclusive territory pr position. 
W ri'e at once; wonderful offer: other superior 
products. AdHr- ss—Pet rless ProHu is Co., 
Dept. 563. 618 W Jackson Blvd.. Chicago. 111.
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M ichigan Board of P h arm acy . 
P res id e n t—H. H  H offm an. S an d u sk ',. 
S ec re ta ry  an d  T rea su re r—E. T. Boden, 

Bay City.
O th e r M em bers—C. S. Koon, M uske

gon; Geo. F. Snyder, D e tro it; J am es  
W ay, Jackson .

Nature Does Not Hurry.
W e sometimes get in;ipatient at the

slownesss of world improvement. We
see the cruelties of a great war.
crueltie s beyond belief., and we are
sick at heart to think the world is
not in a mood overnig;ht to ab<dish
war. V e see ignorati ce leading to
poverty and wretchedness and we
wonder that  education is not made
univers;il at once. We; see prev ent-
able sickness producing disability and
sufferin;g. and we are hopeless at the
slow di ssemination of modern med-
ical knowledge and preventative
measure

And then it is borne in on us that 
Nature never is in a hurry. Out in 
Colorado the Rocky Mountains turn 
a tumbling sea of peaks toward the 
sky. Standing on the summit of 
Pike’s or Long’s and looking off on 
that chaos of rock one naturally 
thinks some frightful convulsion of 
Nature threw up these mighty peaks.

But the thought  is wrong. Geol
ogists have learned that the moun
tain ranges were slowly and imper
ceptibly carved out by the action of 
rain and snow and frost  and ice. 
First the highlands slowly emerged 
from the ocean. Then the rains and 
streams and glaciers made gullies 
and left the peaks. An observer re 
turning at century intervals probably 
would have seen slight change. But 
eventually the work was done and 
the mountains made.

T hat  is the way Nature operates.  
Man can afford to curb his impa
tience.

Piccalilli.
This condiment 

is fo'lows:
is said to be made

Black pepper . ................. 4 lb.
Allspice ............. ................. 4 lb.
Cloves .............. ................. 1 y2 lb.
Mace ................. ................. 1 lb.
Horseradish . . . lb.
Celery-seed . . . 0 lb.
Ginger ............ lb.
Mustard .......... ................. 4 lb.
Turmeric  ........... i/2 lb.
Garlic ................. - 1b.

gals.Vinegar .............. ................  50
The ingredients are soaked in the

vinegar for tw e’ve hours and then 
boiled. As a rule, the pepper and all
spice are used whole, the other in
gredients being finely powdered or 
pulped. Sometimes a sweetening in
gredient. such as treacle or saccharin, 
is also added.

Toothache Gums.
1. Paraffine ......................... 94 <Tr

Burgundy Pitch .......... 800 gr.
Oil of Cloves .............. I/2 dr.
Creosote ...........................  y2 dr.

Melt the lirst two ingredients, and. 
when nearly cool, add the rest, stir
ring well. May be made into small 
pills or turned out in form of small 
cones or cylinders.

2. Melt white wax or spermaceti , 
2 parts, and when melted add car
bolic-acid crystals, 1 part, and chloral- 
hydrate  crystals,  2 parts ;  stir well 
until dissolved. While still liquid, 
immerse thin layers of carbolized ab
sorbent cotton wool and allow them 
to dry. W hen  required for use a 
small piece may be snipped off and 
slightly warmed, when it can be in
serted into the hollow tooth, where 
it will solidify.

Offensive Feet.
The fo.lowing is recommended;
Potass Perm anganate  . . .  8 grs.
Thymol .................................  J6 grs.
Distilled W ate r  ................. 16 ozs.
This is to be used as a wash once

daily for excessive perspiration and 
fetor of the feet.

Dr. Jones in a recent communica
tion in the Medical Summary writes: 
In fifteen years I have found but one 
case of offensive foot sweat that was 
not cured by subnitrate of bismuth. 
About one ounce of the powder should 
be rubbed on the feet and between 
the toes, every day. Cure in from 
five to fifteen days—no after troubles.

Roach Destroyers.
W e know of nothing better,  as a 

roach destroyer, than good insect 
powder (pyrethrum.. reinforced with 
powdered borax or tar tar  emetic, or 
both (2 or 3 drams to the pound). 
The following is also a good formula:

Pyrethrum  .........................  35 parts
Borax, powdered ........... 40 parts
Sulphur, resublimed ___ 10 parts
Crude arsenic ................... 1 part
Corn starch ....................... 14 parts
Mix.

Dry Shampoo.
Borax ........................................ g ozs_
Sodium bicarbonate ........... 2 ozs.
Powdered cocoanut oil soap 6 Ozs.
Solution of ionone ( 10%) 30 dps.
Essence of jasmine ..........  20 dps.
Mix thoroughly and dispense in 

air tight containers.

Army Foot Powder.
Salicylic Acid ....................... 1 dr.
Boric Acid ...........................  4 <jr
Menthol ...............................  30 gr.
Eucalyptol ...........................  20 mins.
French Chalk ....................... 4 oz.
This gives an agreeable and emol

lient preparation for keeping the feet 
cool and sweet in the warmest 
weather.

After Shave Lotion.
Menthol ............ ................... 1 dr.
Boric Acid ........ ................... 4 dr.
G ly c e r in .......... ..............  4
Alcohol ............... ................... 1 Pt.
W ater,  or  witch hazel water.

to make . . . . ................... 1 gal.
Mix. Let stand for a while, and

filter. It  may be perfumed with a 
little oil of bay leaves.

Unguentum Dreuw.
Salicyl.c acid ...........................  10 g rams
Empyreumatic oil of birch 20 grams
Chrysarobin ............................. 20 grams
Soft soap ...............................  25 grams
^ ellow petrolatum ............. 25 g rams

This is said to be an invaluable
ointment in the trea tm ent of various 
skin diseases.

Linimentum Resorcini.
Resorcin .....................................  5 grams
Precipitated sulphur .............  10 grams
Boric acid ...............................  10 grams
Zinc oxide .............................  10 grams
Venetian talc .........................  10 g rams
Glycerin .................................  10 grams
Distilled water ........... make 100 mills

Used as an acne lotion.

Elder Flower Eye Lotion.
The following has been recom-

mended:
Acid Boric ...........................  80 grs.
Zinc Sulphate .....................  8 grs.
Glycerin ...............................  1 oz.
Aq. Sambuci ....................... 7 ozs.
Mix, dissolve and filter.
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Nail Enamel.
Eosin, alcohol soluble . . . .  10 grains
White wax ........................... }/2 drachm
Soft paraffin ...............................1 ounce
Spermaceti ...........................  y2 drachm

Dissolve the eo^in in the smallest 
amount of alcohol necessary, melt the 
ingredients together and stir in the 
eosin solution.

Madden’s Balsam.
Used in the trea tm ent of dirty and 

lacerated gunshot and o ther wounds.
Eucalyptol ...............................  10 parts
Guaiacol ...................................... 10 parts
Iodoform .................................  10 parts
Peru balsam ...........................  30 parts
E ther  ...................................... 100 parts.

Mix.

Chocolates

Package Goods of 
Paramount Quality 

and
Artistic Design

A Mecca
For V is it in g  B u y e r s

It is with great pride that we make this 
statement above. We people who live in 
Grand Rapids have always felt that the day 
was not far distant when ovr c ty would 
take its place in the ranks of the great cen
ters through >ut the country which attract 
every day in the year throngs intent on buy
ing, retail or wholesale, as the case may be.

We are proud to direct those who come to 
our own doors to other shops and mercantile 
houses where they may comp'ete their pur
chases. Come visit us. We shall be delighted 
to provide for your every want, either 
through ourselves directly or through any 
oth r establishm* nt in this city.

Hazeltine & Perkins Drug Co. 
G r a n d  R a p i d s ,  M i c h i g a n
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Red Crown 
Gasoline for Power

The modern motor and improved carburetors have demon
strated beyond question that gasoline made especially for 
motor fue'.—as Red Crown is made—will give the most 
power—the most speed and the most miles per gallon.
Red Crown, like your automobile, is built to specifica
tions and Red Crown specifications have been worked out 
by the most eminent petroleum chemists and automobile 
engineers available.

Red Crown contains a continuous chain of boiling point 
fractions, starting at about 95 degrees and continuing to 
above 400 degrees. It contains the correct proportion of 
low boning point fractions to insure easy starting in any 
temperature—the correct proportion of intermediate boil
ing point fractions to insure smooth acceleration—and the 
correct proportion of high boiling point fractions with 
their predominance of heat units to insure the maximum 
power, miles and speed.

These are the things that make Red Crown the most effi
cient gasoline possible to manufacture with present day 
knowledge.

For sale everywhere and by all agents and agencies of

ST A N D A R D  OIL COMPANY
(INDIANA)

Chicago U. S. A.

W ould you r a th e r  
ride in a nice smooth, 
easy-going automo
bile or in an old-fash
ioned horse-drawn 
vehicle?  It wouldn’t 
take you one minute 
to make your decision 
—would it?

Consider This Also
If  you had  a n  im p o rtan t eng ag em en t to  fill, involving sev e ra l h u n d red s  

of do llars—had  a  fifte n -m ile  d rive  before you and  only a  sh o rt t  me to  m ake 
it in, you w ouldn’t  ta k e  ch an ces  of le ttin g  th e  o th e r  fellow b ea t you o u t by 
using  th e  slow est m eans of locom otion to  g e t to  th e  m eet ng  place w ould you?

P e rh a p s  you don ’t  rea lize  it b u t you a re  in a race  w ith  your com p e tito rs  
on every  inch of th e  road  of you r business c a ree r  an d  ;f you d o n 't m easu re  
up to  th e  s itu a tio n  w ith  th e  m ost safe , a cc u ra te  an d  rap id  m eans of doing 
b u s .n ess  you a re  going  to  le t th e  o th e r fellow7 o u td is tan ce  you.

You c an ’t  do a  2 by 4 bu sin ess  an d  m ake  m oney.
You m u st h av e  volum e.
You c an ’t  secu re  th a t  volum e needed only by following th e  lines of l a s t  

re s is tan ce .
You m u s t m ake it easy  fo r y o u r goods to  be bought and  delivered  to  your 

custom ers'' hom es.
B u t you m u st p ro tec t you rse lf a g a in s t  u n n ecessa ry  loss in ex tend ing  

jud ic ious  cred t ,  and  th e  sim ple, safe  w ay  to  do th;S is to  in s ta ll a  IVIetzgar 
System .

O ur ca ta lo g  is free  an d  g ives fu ll in fo rm ation .
W e can  a lso  save  you m oney' on o u r  com plete line  of d u p lica te  an d  tr ip li

c a te  salesbooks.

Metzgar Register Co., Grand Rap ds, Mich.

150 A ccount R oll-top  
F ire -p ro o f M etzgar

WHOLESALE DRUG PRICE CURRENT
Prices quoted are nominal, based on market the day oi issue.

A cids
B oric  (P ow d.) . . 18© 26
B oric (X ta l)  . . ..18© 25
C arbolic ................ 25© 29
C itric  ................. 1 18@1 25
M uria tic  ............... 3V«fc> 5
N itric  ....................... 10© 15
Oxalic .................... , 31© 40
Sulphuric  ............. 3 5
T a r ta r ic  ............. 1 04 ©T 10

A m m onia
W ater , 26 deg. . . 10© 20
W ater, 18 deg. . . 9%© 18
W ater. 14 deg. . . a© 17
C arb o n ate  ............ , 19© 25
C hiuride (G ran .) 17%© 2b

B alsam s
C opaiba ............. 1 00@1 20
b lr i C a n ad a ; . . 1 I 3© 2 uu
F ir  (O regon) . . . . 50© 75
P e ru  ..................... 5 00©5 20
’1 oiu ................... 2 25©2 50

B arks
C assia  (o rd inary )i 45© 60
C assia  (S aigun) 90© 1 00
S a ssa fra s  (pow. 70c) © bo
->oap C ut tPOWd.)

40c ....................... . 30© 35
B erries

Cubeb ................... 1 75@1 80
F ish  ........................ . 90© 1 00
J nu iper ............... 12%© 20
P rick ley  A sh . . © 30

E x tra c ta
Lacoriee . . .  .......... 60© 65
Licorice powd. . . 1 25© 1 50

F low ers
A rn ica  ................... . 75© SO
C tiauium ile (G er.) 75© 80
C ham um ile Rom. 1 00© 1 20

Gum s
A cacia, 1st ......... . 60© 65
AettUd, 2nd ......... . 55© 60
A cacia, S u rts  . . . . 35© 40
A cacia, pow dered. 45© 50
Aiues (B arb . Puw ) 30© 40
Aloes (C ape Pow .) 30© 35
Aloes (Soc Pow ) 1 40@1 50
A safo e tid a  ......... 4 50©5 00

t'UW...................... ©7 ¿0
C am phor .......... 4 25© 4 30

©2 25
G uaiac, pow dered  ©2 50
LViilU ...................... © 85
Kino, pow dered . .  @1 00
M yrrh  ................... ©1 40
M yrrh , Pow. . . . . ©1 50
Opium  ............. 11. 50@12 00
Opium , powd. 12! 5Q©12 80
Opium , g ra n . 13¡ 50© 13 80
Shellac ............... 1 30© 1 40
Sheiiac B leached 1 40©1 50
T ia g a e a n tn  . . . .  4 75@5 50 
i la ^ a c a n lh  pow der @4 00 
T u rp en tin e  ........... 15© 25

I nsect Icides
A rsenic  ............... 13%@ 20
Blue V itriol, bbL © 11 
Blue V itriol le ss  12© 17
B urueaux  M ix Drv 20© 37

• ciieuure. W hite
‘“ » u e re d  . .  ___  38© 46

In se c t P ow der . .  55© 1 00 
Lead, A rsenate P o  32© 40
Lim e and  S u lphur 

Solution, gal. . .  20© 25 
P a r is  G reen  ........  46© 52

Ice C ream
P ip e r ic e  C r .a m  Co., 

K alam azoo
Bulk, V anilla  .............  1 10
Bulk, C hocolate  ......... 1 20
Bulk, C aram el .......... 1 20
Bulk, G ra p e -N u t . . . .  1 20
Burk, s tra w b e r ry  . . . .  1 30
Bulk, T u t t i  F r u it i  . . .  1 30
B rick , V anilla  ............. 1 20
B rick , C hocolate  . . . .  1 60
B rick, C aram el ........... 1 60
B rick , S traw b e rry  . . . .  1 00 
B rick , T u t t i  F r u it i  . .  1 60
B rick  a n y  com bina tion  1 60

L eaves
B uchu  ...................  ©3 00
B uchu, pow dered  ©3 25
Sage, bulk ........... 67© 70
Sage, %, loose . . .  72© 78
Sage, pow dered . .  55© 60 
S enna, A lex . . . .  1 40© 1 50
a’eniia, T in n ...........  30© 36
Senna, T inn . pow. 35© 40
Uva L’rs i ............... 25© SO

Oils
Alm onds, B itte r,

tru e  ............. 15 00©16 00
Alm onds, B itte r,

■(Iinitial . . . .  7 00@7 20 
Alm onds. Sw eet,

tru e  ................. 1 75©2 00
Alm onds, Sw eet,

im ita tion  ...........  75@1 00
A m ber, c ru d e  . .  3 00@3 25 
A m ber, rectified  3 50@3 75
Anise ................. 2 50©2 76
B ergam on t . . . .  8 60©8 76
C a jep u t ............... 1 75©2 00
C assia  ................. 4 50© 4 75
C asto r ................. 2 25 ©2 50
C edar L ea f . . . .  3 25@3 50
C itronella  .............. 8u© l 20
Cloves ................  4 25©4 50
C ocoanut ............... 40@ 50
Cod L iver ..........  5 60© 5 75
C ro ton  ..............  2 O0@2 25

C otton  Seed . . . .  2 40©2 60
E igeron  ........... 12 50© 12 75
Cubebs ........... 11 5n */ 11 75
E igeron  ......... 13 50© 13 75
E u ca ly p tu s  . . . .  1 2a© 1 35 
H em lock, p u re  2 00@2 25 
Ju n ip e r B erries  16 0U©16 25 
J u n ip e r  W ood . .  3 00®3 25 
Lard, e x tra  . . . .  2 00©2 20 
L ard , No. 1 . . .  1 75©1 95 
L av en d e r F low  11 00© 11 25 
L avender, G a r’n 1 5U© 1 75
Lem on ................  2 25©2 50
L inseed , boiled, bbl. <g 1 94 
L inseed, bid less 2 04©2 14 
L inseed, raw7, bol. ©1 92 
L .nseed  raw  less 2 02©2 12 
M ustard . tru e , uz u 2 !»a 
M ustard , a rtif il, oz. ©1 25
N eats lo o t ......... 1 65© 1 85
Olive, p u re  . . . .  4 75©6 00
Olive. M alaga,

yellow  ............. 3 75©4 00
Olive. M alaga,

g reen  ............... 3 75©4 00
O range, S w eet . 4 25© 4 50 
in  <*.•>>><1111. pure ©2 50
O riganum , com ’l 1 00© 1 25
P e u o v rm a l ___ Z a««  2 75
P ep p erm in t . . . .  9 00©9 25 
Ruse, pure  . . .  38 UU©4l> uu 
R osem ary  Flow s 2 00 ©2 25 
Sanaalw ood, E .

I . ...................  15 00© 15 20
S a ssa fra s , tru e  3 j U-cj 3 25 
S a ssa fra s , a r tif i’l 1 00©1 25 
¡spearm in t . . .  13 50©13 75
S perm  ...................2 4u© 2 60
T ansy  ................. 5 50© 5 75
T ar, U SP  ............... 48© 60
T u rp en tin e , bbls. ©1 75
T u rp en tin e , less  1 85© 1 90 
W in te rg reen , tr.

12 00©12 25 
W in te rg reen , sw ee t

b irch  ................  9 00@9 25
W in te rg reen , a r t  1 00©1 25
W orm seed .....  6 50-u rt 75
W orm w ood . . . .  9 50©9 75

P o tassium
B ica rb o n a te  . . . . 55© 60
B ich rom ate  . . . . 37 %© 50
B rom .de .............. 95
C arb o n ate  ........... . 92@1 00
C hlo ra te , g ra n ’r 48 nÿ 5»>
CiiU»raitî, x ia i or

pow d....................... 28© 35
C yam de ............... ou
lod ide ................. 4 29@4 44
P e rm a n g a n a te  .... 75©1 00
P ru ss ia te , yellow  SO© 90
P ru ss ia te , red  . . 1 85©2 00
S u lp h a te  .............. © 8Ö

Roots
A lkanet ............... 3 75©4 00
Bioud, pow dered  6u© 75
C alam us ................. bu©2 au
E lecam pane , pw d 22© 25
G entian , powd. 25© 30
G inger, A frican,

pow dered  ............  29© 36
S inger, J a m a ic a  «>
G inger, J am a ica ,

pow dered  ............. 35© 40
Goldenseal, pow. 8 uu©8 ¿u 
Ipecac, powd. . .  4 50©5 00 
L icorice, powd. 35© 40
L icorice, powd. 40© 50
O rris, pow dered to u i;
Poke, pow dered  25© 30
R h u b arb  ............... ©z uu
R hubarb , powd. 2 50©2 75 
Rosinwood, powd. 30© 35
S arsap a rilla , B und.

g r o u n d ............... 1 25© 1 40
S a rsa p a r illa  M exican,

g round  ............... 76© 80
Squills ..................... 35© 4o
Squills, pow dered  60© 70 
T um eric, powd. 26© 3<
V alerian , powd. . .  @2 00

Seeds
A nise .....................  42© 45
A nise, pow dered  47© 50
B ird, Is  ................... 13© 19
C an ary  ................... 15© 20
C araw ay , Po. .40 3u© 35
C ardam on ........... 2 00© 2 25
Celery, powd. .65 57© 60
Curiaiidei puwd 3
Dill ........................... 25© 30
F en n e ll .................. 30© 40
F la x  ..................... 12 %© 18
F lax , g round  . .  12%© is  
F o en u g reek  pow-. 15© 25
H em p ................... 12Mi© 18
L obelia  ................... 70© i-
M ustard , yellow . .  45© 50 
M usta rd , b lack  . .  36© 40
Poppy .....................  ©1 00
Q uince .................1 60© 1 76
R ap e  ....................... 16© *
S abad illa  ............. © 3.
Sabad illa , powd. 3 toft 35
Sunflow er ............  15© 20
W orm  A m erican  © 45 
W orm  L ev an t . .  1 65© 1 7f

Tinctures
A c o n i te ...................  ©1 70
A loes ................... ©1 20
Ai mi-a ................. @1 50
A safoe tida  ........... ©3 so
B elladonna ......... © 1 4 "
B enzoin  ..............  «  t*1
Benzoin Com po’d ©1 00

B uchu ................... @2 70
C an th a rad ie s  . . .  @2 90

C apsicum  ........... ©1 95
C ardam on  ........... ©1 50
C ardam on, Comp. ©1 35
C atechu  ............... ©1 60
C inchona ............. ©1 80
Colchicum  ........... ©2 40
C ubebs ................... ©2 60
D ig ita lis  ............... ©1 6«
G en tian  ............... © ’ 20
S inger ................... @1 50
G uaiac ................. @2 66
G uaiac, A m m on. ©2 40
Iodine ................... ©1 50
iodine, Colorless ©2 00
Iron, clo................ ©1 45
K ino ..................... ©1 35
M yrrh ................. & 2 25
N ux V om ica . . . . ©1 95
O p.um  ................... ©4 50
O pium , C am ph. ©1 25
Opium, D eodorz’d @4 50
R hu b arb  ............... ©1 80

P a in ts
Lead, red  d ry  . . . .  13© 13 
Lead, w hite  d ry  13© 13% 
Lead, w hite  oil . .  13© 13%
O chre, yellow bbl. © 2
O chre, yellow le3s 2%© 5
P u tty  .........................  5© 8
Red V enet’n Am. 2%© 5
Red V enet'n  Eng. 3© 6
Verm illion. A m er. 25© 30
W hiting , bbl...............  © 2%
W hit ing . . . .  i m o  fi 
L. H . P . P rep . 3 75© 4 00

M iscellaneous
A cetan a lid  ............. 60© 75
Alum  ....................... 15© 18
Alum, pow dered and

g round  ............... 16© 20
B ism uth. Subni-

t r a te  ............... 4 02©4 10
B orax x ta l o r

pow dered ........ . 10© 15
C an th arad es  po 2 00*806 50
Calom el ............... 2 27©2 35
C apsicum  ............ . 38© 45
C arm ine ............ 6 50©7 00
C assia Buds . . . . . 50 'it 60
Cloves ................... . 60© 65
L halk  P rep a red . .  12© 16
Chalk P rec ip ita ted  12© 16
Chloroform  ........ . 45© 65
C hloral H y d ra te 1 70©2 10
Cocaine ........... 12 30© 12 85
Cocoa B u tte r  . . . . . 65© 76
C orks, Lst, less 50%
C opperas, bbls. . . . .  © 03
L.opperfcu>, less  . . 3%© 8
C opperas, puwd *%© 10
C orrosive Sublm 2 U © 2  20
C ream  T a r ta r  . . . 70© 75
C m tlebone  . . . . 1 0U©1 10
D extrine  ............. 15
u»vei * I'ow iier o 1 a (4 6 00
E m ery, All Nus lo© 15
Em ery Pow der«5•d Hfa 10
Epsom  S alts , bbls. ©3%
Epsom  S alts , less 4© 10
E rg u t .................... . . .  ©4 75
B igo t, pow dered ©4 75
b i»K» w h ile 1541 20
F orm aldehyde, lb. 27© 31
G elatine ............. 1 55©1 75
uia .-sw are , full case  08%
Grin ssw ari1 Ipss
G lauber S a lts , bbl. © 2%
G lauber S a ils  less 3%© 8
■ «lue. Brown . . . . .. .2a© 35
Glue, Brown Grd. 20© 30
Glue. W hite . . . . 30© 35
Glue W hite  Grd1 30« 36
G lycerine ............ . 26© 40
H ops ..................... . 86© 1 00
Iodine ................. 5 85© 6 10
Iodoform  ......... 6 90 ©7 20

! • t Cl*
Lycopodium  . . . 2 25©2 50
»1 ctet ................ 8© U ài)

powdered 05« 1 oo
M enthol ........  1!l 00@12 25
M orphine . . . .  11 95@12 3d

Nux Vomica, pow. 20© 30
P ep p er black, pow. 37© 40
i e p p e f ,  w m te . . . . .  © 60
P itch , B urgundy @ 15
G n a s s i a 12« »B
Q uinine ............... 1 80@2 30
Rochelle S a lts  ... 65© <0
S accharine  ........ ® 40
Salt P e te r  ............ 20© 30
S eid luz  M ix ture . . 43© 60
Soap, green  ___ . 20® 36
Soap m o tt casp ie  22%@ 26
Snap w hite  c as tlle

case  .................... 00
Soao w hite  "astile

less, p e r b a r  .,. . . .  © 2 60
Soda Ash ............ 4%© 10
Sn«ia B icarbonate  3%® to
Soda, Sal ............. 2 %© 5
S p ir its  C am phor @2 00
S ulphur, roll . . . . 4%© 10
S ulphur, Subl. . . 4*@ 10
T am arin d s  .......... . 25® to
T a r ta r  E m etic 1 03® 1 10
T u rp en tin e . Ven 50®« 00
Vanilla Ex pure 1 50® J 00
W itch  H azel . . 1 3501 7C
Zinc S u lp h a te  . . . . 19 # I f

/
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GROCERY PR ICE  CURRENT
These quotations are carefully corrected weekly, within six  hours of mailing, 

and are intended to be correct at time of going to press. Prices, however, are 
liable to change at any time, and country merchants will have their orders filled
at market prices at date of purchase.

ADVANCED D EC LIN ED
Ralston B reak fas t Food
B akers Chocolate
B akers Cocoa
Citron
Lnmon Peel
O range Peel

AMMONIA 
A rctic  B rand

12 oz. 16c, 2 doz. box 2 TO 
16 oz. 25c, 1 doz. box 1 75 
"2 oz. 40c, 1 doz. box 2 So 
M oore's Household B rand 

12 oz., 2 doz. to case  . .2 70
AX LE GREASE 

M ica, 25 lb. pail . . . .  1 60

BAKED GOODS 
L oose-W i.es B rands

K risp y  C r a c k e r s  ............  16
L. VV. Suua C rack ers  . .  li  
!.. VV. B u tte r  c ra c k e rs  17
G raham  c ra c k e rs  ......... IS
F ig  s n i  B ar ................... 16
L. VV. G inger s n a p s  ----- 17
H oney G irl F lam  ........... 23
H o n e y  G ir l i c e d  ............. 24
Coconut 'Fatty ............... 27
V aiiiiia VV a ie r  ................. 35

S u b jec t to  q u a n tity  d is 
count.

BLUING
Jen n in g s’ cunuensed  P earl
Sm all, o uoz. t u t  . . . .  2 to 
B arge, 2 uoz. uox . . . .  2 m 

iviaore s  iN on-rreezing  
4 oz , 3 uoz. to case  . .  z 55 
6 oz. 3 UOZ. to caae . .  3 io

BREA K FA ST FOODS 
C racked VVtieat, 24-2 4 6U
C ream  oi VV n ea t . . . .  7 ¿0 
P ilisD ury’s B est C er‘1 2 25 
Q u ak er P u tted  Rice ..4  85 
Q naaer PuUed B n e a t 4 oU 
Q u a a e l  B l  n i s i  U i s u u l l  1 UU
Q uaker Corn F lak es  . .3 35
Kalo ton i  ui m a ..........  4 uu
R alston  Bi a n z o s .......... 2 2u
R alston  P oou, large . .  3 6u 
R aistun  r  oou, sm art . . -  6u 
Ùttruu »«uval r  oud . 4 au
S lued  VVneat B iscuit 4 ou 
X nscu it, 18 .....................2 26

Kellogg s B rands 
ro a s te d  c u l ri P laues 4 ZU 
to a s te d  c o in  F lau es

ind iv idua l ..............  2 UU
K rum m es ......................  4 ¿U
K rum m es, in d v ...........  2 ub
Biscuit ............................. 2 uu
u r in a e l ......................... 2 ou
P e a n u t B u tte r  ..........  3 65
B ran  ................................. 3 ou

BROOMS
F ancy  Painur, za îb. . .  9 50 
P a rlo r , 5 S tring , 25 lb. S 75 
b la i.u a id  B ailo r, 23 lo. 8 Uu
Commun, 23 ib ................. 4 25
Spec .ai, 16 lu .................. a au
Vv arenuuse , 34 lb. . . . .  9 Uu

BRU SHES
Scrub

Solid Back, 6 in...........1 50
Solid Back, 11 in. . . .  1 75 
P o in ted  Binds ............... 1 26

Stove
No. 1 .............................  1 10
No. 2 ............................... 1 35

Shoe
No. 1 ...............................  90
No. 2 ............................. 1 25
No. 3 .................................  2 0U

BU TTER  COLOR 
Dandelion, 25c size . .  2 00 
P e rfec tion , per doz. . .  1 30

CA ND LES
Paraffine, 6s .................. 17
Paraffine, 12s ................ 17
W lckiug .............................  40

CA NNED GOODS 
Apples

3 lb. S ta n d a rd s  . . . .  @2 00 
No. 10 ......................... @7 50

B lackberries
2 lb ......................................
S tan d ard  No. 10 . . . .  15 00

Beane— Baked 
Brown B eauty No. 2 1 35
Cam pbell. No. 2 . . . .  1 50
F rem ont. No. 2 ..........  1 35
Van Cam p. % lb. . . . .  76
Van Cam p. 1 lb...........1 25
V an Cam p. 1% lb .......... 1 60
V an Cam p, 2 lb ................ 1 35

B eans—C anned 
Red K idney . . . .  1 35@1 45
S trin g  ................... 1 35<&2 70
W ax ......................  1 35(a2 70
Lim a ..................... 1 '¿O'y.2 35
Red ......................... 95@1 25

Clam B oulton
B urnham  s  7 oz. . . . . .  2 50

Corn
S tan d a rd  ................... . .  1 55
C ountry  G en tlem an . .  1 iQ
M aine ......................... 2 00

H om iny
Van C am p .............. . . .  i 35
Jack so n  ..................... . .  i 20

L obster
M Hi ........................... <5
i l  lb ............................. . . .  4 60

M ackerel
M ustard , 1 lb ........... . . .  1 80
M ustard , 2 lb ............ . .  2 80
Soused, 1 Vs lb. • ••• . . .  1 60
Boused, 2 lb ............... . . .  2 ja

M ushroom s
B uttons , is , p e r case  1 25

P lum s
C aliforn ia, No. 3 ... . .  2 40

P e a rs  in Syrup
M ichigan .................. . . 1 i5
C alifo rn ia  ................ . .  2 3a

P eas
M arrow fa t ........  1 i5@ 1 90
m any ju iie  . . . .  1 0*> Vt i
E arly  J u n e  s if td  1 80@2 25

P eaches
C aliforn ia , No. 2% . .  4 75
C aliforn ia, No. 1 . . . .  2 40
M ien.gait No. 2 . . . . . .  4 ¿0
p .e , g auons .......... . . 12 IK)

P ineapple
G ra ted  No. Z ........ . . .  4 00
Bliceu No. 2 E x tra . .  4 <a

Pum pkin
Van Cam p. No. 3 . . . .  1 35
V an Gamp, No. 1U . . .  4 1)0
L ake Shore, No. 3 . . .  i 35
Vesper, No. 10 . . . . . .  3 90

Salmon
W arren 's  1 lb. T all . .  4 10
W a ire n s  % lb. F la t  2 60
W arren  s 1 lb. H a t . .  4 2á
Red A laska  ............ . . .  3 90
Med. jtieu A laska  . . . .  3 50
ir’iiik A laska  .......... . . .  2 IO

S ard ines
D om estic, . .  5 50@ * 50
D om estic. %s . .  7 u0 a  s> 00
D om estic, % s . .  7 Uuy 8 UÖ
C ai.io rm a Boused . . . .  2 25
C aliforn ia  M ustard . .  2 25
C alifo rn ia  T om ato . .  2 25

S a u e rk ra u t
H ackm uth , No. 3 . . . .  1 40

Shrim ps
D unbar. Is  duz. . . . . . .  1 85
D unbar, l% s  doz. . . . .  3 40

S traw b err ies
S tan d ard . No. 2 . . .___ 4 25
F ancy , No. 2 ........ . . . 4 50

T om atoes
No 2 ................... 1 35^1 60
No. 3 ................... 2 00@2 35
No. 10 ....................... . . .  7 00

CATSUP
S n ide r’s , 8 oz. . . . . . .  1 85
S nider's, 16 oz. . . . . . .  3 00
R oyal Red, 10 oz. .___ 1 35
N eurow, 10% oz. . . . .  1 40
N eurow  gal. g lass  ja r  11 50

C H E E S E
Brick ........................ 37
W isconsin F la ts  . . 33
Longhorn  ................. 35
M ichigan F u ll C ream  . .  34

C H EW IN G  GUM 
A dam s Black Jac k  . . . .  70
B e e m a n s  P epsin  ........... 70
B eechnut ...........................  80
U oublennnt .......................  70
Flag  Spruce ..........  70
Ju icy  F ru it  ..................... 70
S pearm in t, VVrigleys . .  70
Y ucatan  .............................  70
Zeno ..........................  70

CHOCOLATE

W alte r  B ak e r & Co.
P rem iu m  ........................... 43
C aracas  ........................... 40

W alte r M. Downey Co.
P rem ium , Vis ................... 42
P rem ium , %s ................... 42

CIGARS

P e te r  D ornbos B rands
Dornbos Single B ndr. 48 00
D ornbos P e rfec to  . .  42 50
Van Dam , 5c .....  37 50
Van Dam , 6c ............. 42 60
Van D am . 7c .....  50 00
V an D am , 10c ...... 70 00
N ational G rocer Co. B rands 
A ntonella  C igars, 50

foil ........................... 37 50
A ntonella  C igars, 100

foil ........................... 37 50
A n tonelia  C igars, 25

t i n s ........................... 37 50
E l R ajah , D ip lom át

icas, 100s ............... 7 00
El R a jah , corona, 50

per 100 .................  7 75
El R ajah , E picure, 50

per 1000 ................ 74 00
El R ajah , E picure, 25,

per 100 .................. 8 30
E l R ajah , A rk , 50,

p e r 100 .................  7 30
El R ajah , P res id en t,

50, per 100 ............... 10 00
Gdin. M onarch, 50,

wood, p e r 100 _____ 5 60
Odin, M onarch, 25 t n 5 60 
M ungo P a rk , 2500 lo ts  69 12 
M ungo P a rk , 1000 lo ts  70 81 
M unga P a rk , 500 lo ts  72 52 
M ungo P ark , less th an

500   75 00
M ungo P a rk , 25 wood 75 00

W orden G rocer Co. B rands
C harles th e  Sth ......... 70 00
P a n e llo  ......................... 47 00
Q ualex  .....................     50 00
H em etc r C ham pion 50 00
C ourt Royal ............. 56 00
Boulon s t r a .g h t  ___  48 0Ü
T ra n s  M ichigan . . . .  50 oO 
K uppenlie im er, No. 2 45 00
R oyal M ajor ............... 52 00
L a Valia R osa K ids 50 00 
L a  Valla Rosa B lunt 72 00 
L a  V alla Rosa C ab 't 90 00 
V alla G rande  ..........  52 00

C LO TH E S LIN E

H em p. 50 f t ..................... 2 20
T w isted  C otton, 50 ft 3 25 
T w isted  C otton. 60 f t. 3 90
B raided , 60 f t ....................4 00
B raided. 80 f t ...............  4 25
S ash  Cord .....................  5 25

COCOA

B ak e r 's  ...............................  4S
B unte, 15c s.ze ............... 65
B unte , % lb.......................  50
B unie . 1 lb.........................  48
C leveland .......................  41
Colonial, Vis ..................  35
Colonial, %3 .................. 33
E pps ...................................  42
H ersheys , Vis ................... 42
H ersiieys, Vis ................... 40
H u y le r ...............................  36
Low ney, Vis .................  45
Low ney, Vis .................. 43
Low ney, %s .................. 43
Lowney, 5 lb. can s  . . .  42
Van H outen , Vis ............ 12
Van H outen , Qs ............  18
Van H outen, 4 s  ............  36
Van H outen. Is ...............  66
W an - E ta  .........................  36
W ebb .................................  S3
W ilbur, Vis ....................... 33
W ilbur, Vis .......................  33

COCOANUT

Vis, 5 lb. ca3e D unham  44
Vis, 5 lb. case  ...............  43
V4s & Vis, 15 lb. case  43 
6 and  12c pkg. in pails  4 75
Bulk, pails  ...................... 32
Bulk, b a rre ls  .................  30
24 8 oz. pkgs., p e r case  5 30 
48 4 oz. pkgs. p e r case  5 40

C O F F E E  ROASTED
Bulk

Rio ............................... 26 2S
S an tos ......................... 37@40
M araeabo ........................... 43
M exican .............................  43
G u tam ala  ........................... 42
J a v a  ...................................  50
M ocha .................................  50
B ogota ...............................  43
P e a b e rry  .............................  41

P ack ag e  Coffee

New York B asis  
A rbuckle ....................... 42 00

M cL aughlin’s XXXX 
M cL aughl.n 's  XXXX p ack 
age coffee is sold to re ta il
e rs  only. M ail all o rders  
d irec t to  W. F. M cL augh
lin & Co.. Chicago.

Coffee E x tra c ts

N. Y . p e r 100 ............... 9Vi
F ra n k 's  250 packages  14 50

CO N D EN SED  M ILK

Eagle, 4 doz..................  11 00
Leaner. 4 doz................. 8 50
H u m m el's  50 1 lb ........... 10

EV A PO R A TED  M ILK

C arnation , Tall, 4 doz. 7 50 
C arn a tio n , B aby 8 doz. 7 00
P e l, T all ....................... 7 60
P e t, Baby ..................... 5 25
V an Cam p, T all . . . .  7 25 
Van Cam p, B aby . . . .  6 25 
U u n d .e , Fall, 4 doz. 7 15 
D undee, Baby, 8 doz. 6 60 
S ilver Cow, T all 4 doz. 7 50 
Silv e r Cow B aby 6 dz. 5 2o

M ILK COM POUND
H ebe, T all, 6 doz.......... 5 75
H ebe, Baby, 8 doz. . .  5 60 
C arolene, Tall, 4 doz. 5 50

CO N FEC TIO N ERY

Stick C andy Pa ils
11 ore hound .....................  26
S ta n d a rd  .........................  26

C ases
Jum bo ............................... 28

Mixed C andy
P a ils

B roken  ............................ 27
C ut Loaf ......................... 27
G rocers ............................. 21
K in d e rg a rten  ................. 30
L .a d e r  ..............................  27
N ovelty  ............................  28
P reuno  C ream s ............  35
R oyal .................................  25
X L  O ............................... 25

S pecialties  P a ils
A uto  K isses  (b a sk e ts ) 28 
B onnie B u tte r  B ite s  . .33 
B u tte r  C ream  Corn . .  33 
C aram el Bon B ons . .  34 
C aram el CnMiuetted . .  ¿0 
C ocoanut W affles . . . .  30
Coffy Toffy ....................  32
1‘utlge, W alnu t M aple 32 
Fudge, W aln u t M aple 34 
Fudge, W aln u t Choc. 35 
C ham pion C um  D rops 26
R aspberry  Cum  D rops 26
Iced O range Jellies  . .  28 
I ta lia n  Bon Bons . . . .  28 
AA Licorice D rops

5 lb. box ...................  2 15
L oz .nges , P ep ...............  30
Lozenges, P in k  ......... 30
M anchus ......................... 28
M olasses K isses,

B ask e ts  ..................... 27
N u t B u tte r  Puffs . . . .  30

C hocolates P a lls
A ssorted  Choc................. 35
A m azon C aram els  . . .  37
C ham pion ........................  31
Choc. Chips, E u rek a  40 
K londike C hocolates 40
N abobs ............................. 40
N bble S ticks, box . .  2 50
N ut W afe rs  ..................  40
Ocoro Choc. C aram els  38
P e a n u t C lu ste rs  ..........  45
Q u in te tte  .......................  35
R eg ina  .............................  30

Pop Corn Goods

C rack e r-Jack  P rize  . .  6 60 
C heckers P rize  ........... 6 60

Cough Drops
Boxes

B unte  ................................. 1 30
Putnam Menthol . . . .  1 60 
Smith Bros. .................  1 H

COOKING COM POUNDS

M azola
P in ts , tin , 2 doz. . . . .  8 50
Q uarts , tin , 1 doz. ... 8 00
% Gal. tin s , 1 doz. . . 15 25
Gal. tin s , % doz . . . . 14 80
5 Gal. tin s , % doz. ..20 00

COUPON BOOKS
50 E conom ic g rad e  . .  2 25 
100 Econom ic g rad e  3 75 
500 Econom ic g rad e  17 00 
1,000 Econom ic g rad e  30 00 

W here  1,000 books a re  
ordered  a t  a tim e, sp ec ia l
ly p rin ted  fro n t cover is 
fu rn ished  w ith o u t charge.

CREAM  C F TARTAR
6 lb. boxes ...................... 65
3 lb. boxes ...................... 66

DRIED  FR U IT S 

Apples
E v cp ’ed. Choice, blk . .  22 

C itron

10 lb. box ......................... 50

Peel
Lem on, A m erican  . . . .  33 
O range. A m er.can  . . . .  34

R aisins
Choice S 'ded, 1 lb. pkg» 16 
F an cy  S’ded 1 lb. pkg. 17% 
Thom pson Seedless,

1 lb. pkg ...................  20
T hom pson Seedless, 

bulk .............................  19

C aliforn ia  P ru n es
90-100 25 lb. boxes
SU- 90 25 lb. boxes
70- 80 25 lb. box^a
60- 70 25 lb. boxes
ou- 60 25 lb. boxes
40- 50 25 lb. boxes
30- 40 25 lb. boxes

FARIN A CEO U S GOODS 

B eans

M ed. H and  P icked  . . .  8%
C aliforn  a  L im as . . . .  16 
B row n, H olland  ............... 8

F a rin a
25 1 b. packages  . . . .  2 SO 
Bulk, p e r 10U lbs..........

H om iny
P earl, 100 lb. sack  . . . .  5 25

M acaroni
D om estic, 10 lb. box . .1  10 
D om estic, b roken  bbls. 8% 
S k in n e r 's  24s, case  1 37% 
Golden Age, 2 dox. . .  1 90 
F ou ld ’s, 2 doz...............  1 90

P earl B arley
C heste r ...........................  5 75

P eas
Scotch, lb .........................  7%
Split, lb .............................  10

Sago
E a s t In d ia  .........................  16

T apioca

P ea rl, 100 lb. s a c k s ___ 12
M inute. S u b s titu te , 8

oz., 3 doz.................... 4 00
D rom edary  In s ta n t, 3 

doz., p e r case  ......... 2 70

FISH IN G  TA C K L E  

C otton  Lines

No. 2, 15 fee t ............. 1 45
No. 3, 15 fe e t ............. 1 70
No. 4. 15 fee t ............. 1 85
No. 5, 15 fee t ............. 2 15
No. 6, 15 fe e t ............. 2 45

Linen L ines

Fudge, Choc. P e a n u t 28 
Sm all per 100 y a rd s  6 65 
M edium , per 100 y a rd s  7 25 
L arge, p e r 100 ya rds  9 00

F lo a ts
No. 1%, p e r g ro ss  . .  1 50 
No. 2, p e r g ro ss  . . . .  1 75 
No. 2%. p e r g ro ss  . . . .  2 26

Hooks— K irby
Size 1- 12, p e r 1,000 . 84
Size 1--0, per 1.000 . 96
Size 2-•0, per 1.000 . . 1 15
Size. 3-0. per 1.000 . . 1 32
Size 4*•0, per 1,000 . . 1 65
Size 5--0, p e r 1,000 . . 1 9r

S inkers
No. 1. per g ross 65
No. 2, per gros3 72
No. 3. pe r g ro ss 85
No. 4. per g ross . . .  i 10
No. 5, per g ross . . .  i 45
No. 6, per gross . . .  i 85
No. 7, per g ross . . .  2 30
No. 8. per gross . . .  3 31
No. 9, per g ross . . .  4 W

FLAVORING EX TRA CTS 
Jen n in g s  O C B rand 

P u re  V anila 
l ’erpeneless 
P u re  Lemon

P e r Doz.
7 D ram  15 'e n t  ........... 1 25
1L < »unce .> Gent . .  1 SO 
2 Ounce, 35 C en t . . . .  2 70 
2 Vi O unce 35 C ent . .  2 85 
2% O unce 45 C ent . .  3 10 
4 o u n c e  55 C ent . . . .  5 20
8 O unce 90 C ent . . . .  8 50 
7 D ram  A ssorted  . . . .  1 25 
1 Vt O unce A sso rted  . .  2 80

M oore's O U B rand
P e r Doz.

1 oz. V anilla 15 C ent 1 30 
1% oz. V anilla  25 C en t 2 00 
3 oz. V anilla 35 C ent 3 00 
1 oz. Lem on 15 C ent 1 30 
1% oz. L tm o n  25 C ent 2 00 
3 oz. L em on 35 C en t 3 00

FLO UR AND F E E D

V alley C ity M illing Co.
Lily W hite  ............... 12 90
G raham  25 lb. p e r cw t 5 25 
R ow ena Boiled Meat,

25 lbs., p e r cw t. . . .  4 10 
Golden G ranu la ted  Meal,

25 lbs., p e r c w t..........4 40
R ow ena P an cak e  5 lb.

C om pound ................   5 60
R ow ena B uckw heat

Com pound ............... 6 00
R ow ena Corn F luur,

W atson  H igg ins Milling 
Co.

New P erfec tio n , %a 12 66 

Meal
B olted  .............................  5 00
Goiuen G ran u la ted  . .  5 20

W hea t

Red .................................  2 13
W hite  ...............................  2 11

O ats

M ichigan C arlo ts  ........... 77
n e s s  m a n  G u l . o i d  ............. Ò0

Corn
C arlo ts  ...........................  1 50
i-eao Loan c a n o t s  . . .  1 aS

Hay
C arlo ts  ...........................  30 00
L ess  m a n  c a r lo ts  . .  32 uo

Feed

S tree t C ar F eed  . . . .  62 00 
No. l  C orn C a t r d  62 00
C racked  Corn ........... 64 uO
C oarse Corn M eal . .  64 00

FR U IT  JA R S

M ason, % p ts ., gro. S 00 
M ason, p ts ., p e r gro. 8 40 
M ason, q ts ., per gro. 8 75 
M ason, % ga l gro. 11 uO 
M ason, can  tups. gru. 2 85 
Idea l G lass Top. pt3. 9 50 
Ideal C lass Tup, q ts . 9 90 
Ideal C lass  Top % 

gallon  .......................  12 00

G E L A T IN E

Cox’s, 1 doz. la rg e  . . .  1 60 
C ox's, 1 doz. sm all . .  1 00 
K n o x 's  Spark ling , doz. 2 00 
K nox 's  A cidu 'd  doz. . .2  10
M inute. 1 doz...............  1 25
M inute, 3 doz...............  3 75
N elson 's  .........................  1 60
Oxford ...........................  75
P lym ou th  Rock, P hos. 1 56 
P ly m o u th  Rock, P la in  1 35 
W au k esh a  ................... 1 60
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H ID ES AND P E L T S  
H ides

G reen. No. 1 .................  35
G reen, No. 2 ..................  34
Cured, No. 1 .................. 38
C ur d. No. 2 .................. 37
C alfskin, g reen . No. 1, 65 
C alfsk n. g reen . No. 2. 63% 
C alfsk in , cured . No. 1, 70 
C alfsk in , cured , No. 2, 68%
H orse, No. 1 .............. 12 00
H orse, No. 2 .............. 11 00

P e .ts
Old W ool ................  7 5 on
L am bs ................... 50@2 00
S hearlings  ..........  50@1 50

r alio«
P rim e  ...........................  @11
No. 1 ..............................  @10
No. 2 ............................. @ 9

Wool
U nw ashed, med. . . .  @50 
U n w ash .d , fine . . .  @45

HONEY
Airline. No. 10 ............  4 00
Airl ne. No. 15 ............  16 00
Airline. No. 25 ............  8 75

HORSE RADISH 
P er doz...............................  95

JE L L Y

P ure, p e r pail, 30 lb. 4 60

JE L L Y  G LA SSES 
8 oz., p e r doz...................  40

M A PLE IN E
1 oz. bottles, p e r doz. 1 75
2 oz. bo ttles , per doz. 3 00
4 oz. bo ttles , p e r doz 5 50
S oz. bo ttles , p e r doz. 10 50
P in ts , per doz..............  18 00
Q uarts , pe r doz........... 33 00
% G allons, p e r doz. 5 25 
G allons, p e r doz.......... 10 00

M INCE M EAT 
None Such. 3 doz.

case  for ....................... 4 30
Q uaker, 3 doz. case  

fo r ...............................  3 25
M OLASSES 

New O rleans
F an cy  Open K e ttle  . . . .  74
Choice ...............................  60
Good ...................................  50
Stock ..........  42

H alf b a rre ls  5c e x tra

Sw eet Small
B arre ls  .........................  28 00
5 gallon kegs ............. 5 75
H alf b a rre ls  ................  15 00

P IP E S
Cob, 3 doz. in box . .  1 25

PLAYING CARDS 
No. 90 S team b o a t . . . .  2 25 
No. 808, B icycle . . . .  4 00 
P e n n a n t .......................  3 25

POTASH
B ab b itt 's , 2 doz..............2 75

PRO V ISIO NS 
B arre led  P o rk

C lear B ack ................. 55 00
S h o rt C ut C lear . . . .  50 00
t i l  i s i v e l ,  d e a l  DO UU q  O'j UU
Pig  .................................
C lear F am ily  ............. 48 00

Ory S a lt M eats 
S P  B ellies . .  32 00@34 00

i_ara
P u re  in tie rce s  . .  28@28% 
Com pound L a rd  25%@26
50 10 l u l l s . . d l l  \ a u c c %
6 0 lb. tubs . .advance %
5 0 lb. tu b s  . . .ad v an ce *
2 0 lb. pa ils  . . .ad v an ce %
10 lb. pa ils  . . .ad v an ce %
5 lb. pails . . .ad v an ce 1
3 lb. pails . . . advance 1

Sm oked M eats
H am s, 14-16 lb 34 @35 
H am s, 16-18 lb. 33%@34 
H am s, 18-20 lb. 32% @33 
H am , dried  beef

se ts  ................... 41 @42
C alifo rn ia  H am s 23%@24 
P  cnic Boiled

H am s ............... .35 @40
Boiled H am 3 . . .  49 @50
M ini-ed H am s ..  22 »23
Bacon ................... 34 @48

S ausages
Bologna ...........................  is
L iver ...............................  12
F ran k fo rt .....................  19
P ork  ....................... 14 @ 15
Veal .................................  11
T ongue .........................  11
H eadcheese ................... 14

Beef

SA L ER A TU S

P acked  60 lbs In box
A rm  and  H am m er . . 3 25
W yando tte , 100 %3 . . 3 00

SAL SODA
G ran u la ted . hbl3........... 1 95
G ran u la ted  100 lbs. C3., 2 10
G ranu la ted , 363 pkgs. 2 25

SA LT
Solar Rock

56 lb. sack s  ................... . .  65
Common

G ranu la ted , F ine ........ 2 20
M edium , F ine ............... 2 25

SALT FISH
Cod

M iddles ........................... . .  23
T able ts . 1 lb ................... . .  25
T ab le ts . % lb................. 1 75
W ood boxes ............... . .  19

H olland H erring
S tan d ard s , bb ls ............
Y. M.. bb ls .......................
S tan d ard , kegs ..........
Y. M., kegs .................

H erring
K K  K K, N orw ay  . . 20 00
8 lb. pa ils  ..................... 1 40
C ut L unch .................... 1 25
Boned, 10 lb. boxes ... . .  29

T ro u t
No. 1, 100 lbs............... . .  12
No. 1. 40 lbs..................
No. 1, 10 lbs.................
No. 1, 3 lb s ....................

Mackerel
M ess. 100 lbs............... 25 00
M ess, 50 lb s ................... 13 25
M ess, 10 lbs................ 2 95
Mess, 8 lb s ................... 2 30
No. 1, 100 lb s ............. 24 00
No. 1, 50 lb s ............... 12 75
No. 1, 10 lbs.................. . 2 80

Lake H erring
% bbl., 100 lbs............. . 7 50

SE E D S
A nise ............................. 45
C anary . S 'm vrna ___ . 20
C anarv . S m vrna  . . . . 16
C ardom on. M alabar 1 20
C elery ........................... 65
H em p. R u ssian  ........ . 12%
M ixed Bird ................... 13%
M usta rd , w h ite  ........ 40
Poppy  ............................. 65
R ape ............................... 16

NUTS— W hole 
Almonds, T e rrag o n a  35 
B razils, la rge  w ash  d 26
r  *vil\ cu ..............
Filberts, B arcelona .. 32
P ean u ts , V irg in .a  raw 16
P eanu ts. \  rg in .a ,

ro asted  ....................... 18
P ean u ts , S pan ish  . . . 25
W alnu ts  C alifo rn ia  . . 39
W alnu ts, F ren ch  . . . .

Shelled
Alm onds ......................... 65
P ean u ts , Spanish .

10 lb. box ..............  2 75
P ean u ts , Spanish,

100 lb. bbl................... 25
P ean u ts , Spanish .

200 lb. bb l................... 24%
Pecan3 ......................... 1 50
W alnu ts  ..................... 1 20

OLIVES
Bulk, 2 gal. kegs, each 3 25
Bulk, 5 gal. kegs, each 8 00
Stuff d, 4 oz................... 1 80
Stuffed, 15 oz.................. 4 50
Fit Leu i uul slu rtc ili

14 oz............................... 3 00
M anzanilla , 8 oz.......... 1 45
Lunch, 10 oz................... 2 00
Lunch, 16 oz................... 3 25
Queen, M am m oth, 19

Queen, M am m oth, 28

Olive Chow. 2 doz cs.
per doz......................... 2 50

PE TR O LE U M  PRO D U CTS

P erfec tio n  ..................... 15.7
R, d Crow n G asoline 22.7
Gas M achine Gasoline 44.3
V. M. & P. N a p h th a 22 7
Capu« »1 C ilm uci him

B bls................................. ,«y 8
A tlan tic  Bed Engine,

Iron  B bls....................... 22.8
W inter Black. Iron

B bls................................ 13.3
P o larine , Iro n  Bbls. . . 44.8

PIC K L E S
Medium

B arre ls. 1,200 coun t 12 OO
H alf bbls., 600 count 7 50
5 gallon kegs ............. 2 50

Sm all
B arre ls  ......................... 14 00
H alf b a rre ls  ............... 7 50
5 gallon kegs ............... 2 80

G herk ins
B arre ls  ....................... 25 00
H alf b a rre ls  .............. 13 0«
5 gallon  kegs ............. 4 M

Boneless ........  25 00@27 00
Rum p, new  . .  30 00@31 00

P ig’s Feet
% bbls.......................... . .  1 76
% bbls.. 40 lbs. . . . . . .  3 40
% bbls .................... . . .  9 00
1 bbl............................. , . 16 00

I ripe
K its. 15 lbs................ *0
% bbls., 40 lbs. . . . . . .  1 60
% bbls., 80 lbs. ... . .  3 00

C asings
Hogs, p e r lb ..................50@6S
Beef, round se t . . . .  19@20 
Beef, m iddles, se t . .  45@55 
Sheep ................... 1 15@1 35

Uncolored O leom argarine
Solid D airy ............... 28@29
C ountry  Rolls ............. 30@31

C anned M eats 
Red Crow n B ran d

Corned Beef .............. 4 25
R oast B ef ................... 4 25
R oast M utton  ............
V eal L<3af ..................... 1 65
V ienna S ty le  S ausage 1 40
S ausage  M eat ............ 3 35
P o tted M eat ............... 55
Deviled M eat ............... 55
G enuine Deviled H am
H am b u rg  S teak  and

Onion «? ............ ............ 1 75
Corn d Beef H ash  .. 1 75
Cooked B ra in s  .............
Cooked lu n c h  T ongues 4 50
Cooked Ox T ongues ;22 50
Chili Cion C arne ......... i so
Sliced 1Bacon, m edium 4 00
Sliced 1Bacon, la rg e  .. 6 25
Sliced 1Beef. 2Vi oz. . . 2 05
Sliced Beef. 3% oz. .
Slic d Beef. 5 oz.......... 3 60
=1 ced Beef. 7 oz. .1 »CU LUCCJA. t UÄ. ••
Sliced Beef, t :n, 3% oz.
Sliced Beef, tin , 7 oz.

RICE
F an cy  H ead  ..................... 16
B roken ...............................  9

RO LLED  OATS
M onarch, bbls...............10 00
Rolled A vena. bbls. . .  11 50 
S teel C ut, 100 lb. sks. 5 50 
M onarch, 90 lb sack s  4 75 
D uaker. is  R eg u lar . .  2 15 
Q uaker, 20 F am ily  . .  5 50

SALAD D RESSING 
Colum bia, % p in ts  . .  2 25
Colum bia, 1 p in t ___  4 00
D urkee’s large, 1 doz. 5 25 
D urkee 's  med , 2 doz. 6 00 
D urkee’s P icnic, 2 doz. 2 90 
S p ide r’s  la rge , 1 doz. 2 40 
Sniffer's  sm all. 2 am. 1 46

SH O E BLACKING 
H an d y  Box, la rge  3 dz. 3 50 
H andy  Box, sm all . . .  1 25 
B lxby’s R oyal Polish  1 20 
M iller’s Crow n P o lsh  90

S N U F F
Sw edish R apee 10c 8 fo r 64 
Sw edish Rapee. l  lb. g ls 60 
N orkoping, 10c, 8 for . .  64 
N orkoping. 1 lb. g la ss  . .  60 
C openhagen, 10c, g fo r 64 
C openhagen, 1 lb. g la ss  60

SOAP
J am e s  S. K irk  & Com pany 
A m erican  Fam ily , 100 7 85 
J ap  Rose, 50 cak es  . .  4 85 
K irk 's  W h ite  F lak e  . .  7 00

L au tz  B ros. & Co. 
Acme. 100 cak es  . . . .  6 75 
Big M aster, 100 blocks 8 00
Clim ax.. 100s ............... 6 00
Clim ax, 120s ............... 5 25
Q ueen W hite . SO cakes  6 00 
O ak Leaf. 100 cakes  6 75 
Q ueen Anne, 100 cakes 6 75 
L au tz  N ap h th a , 100s 8 00

P ro c to r  & G am ble Co.
Lenox .............................  6 00
Ivory, 6 oz.......................  8 00
Ivory, 10 oz................... 13 35
S ta r  .................................  7 85

S w ift & Com pany 
C lassic, 100 ba rs , 8 oz. 7 50 
S w ift’s P rid e , 100 8 oz. 6 00
Q uick N ap th a  ..............  6 50
W hite  L aundry , 100 8

oz..................................... 5 90
Wool. 24 bars , 6 oz 1 70 
W ool, 100 bars , 6 oz. 7 00 
Wool. 100 bars , 10 oz 11 00

T rad esm an  Com pany 
B lack H aw k, one box 4 50 
B lack H aw k, five bxs 4 25 
B lack  H aw k , te n  b x s  4 00 

Box co n ta in s  72 cakes. L  
Is a  m ost rem ark ab le  d irt 
and g re a se  rem over, w ith 
ou t in ju ry  to  th e  skin.

Scouring Pow ders 
Sapolio, g ro ss  lo ts  . . . . 9  50
Sapolio. ha lf gro. lo ts  4 85
Sapolio. single boxes 2 40
Sapolio, hand ............... 2 40
Queen Anne, 60 cans  3 60 
Snow M aid, 60 can s  . .  3 80

W ash ing  Pow ders 
Snow Boy. 100 5c . . .  4 10 
Snow Boy, 60 14 oz. 4 20 
Snow Boy, 24 pkgs. 6 00 
9nOW Bct». 20 pkgs. 7 00

Soap Pow ders 
Jo h n so n 's  F ine, 48 2 5 75
Jo h n so n 's  XXX 100 . .  5 75 
I.au tz  N ap h th a , 60s . .  3 60
Nine O 'Clock ..............  4 25
O ak Leaf, 100 pkgs. 6 50 
Old D utch  C leanser 4 00 
Queen Anne, 60 pkgs. 3 60
R ub-N o-M ore ............... 5 50
S unbrite , 100 cans  . . . .  4 50 
S unbrite , 50 can s  . . . .  2 30

SODA
Bi Carb. K egs ......... 4

SPlOEd 
W hole Spice»

A llspice, J am a ic a  . . . .  @18 
Cloves, Z an z ib a r . . . .  @50
C assia, C an ton  ........... @30
C assia, 5c pkg. doz. @40
G inger, A frican  ......... @15
G inger, Cochin ..........  @20
M ace, P en an g  ............. @90
M ixed, No. 1 ............... @17
M ixed, No. 2 ............... @16
M ixed. 5c pkgs. doz. @45
N utm egs. 70-8 ........... @50
N utm egs, 105-110 . . .  @45
P epper, B lack ............. @30
Pepper. W hite  ............. @40
P epper, C ayenne . . . .  @22 
P a p rik a . H u n g a rian  

P u re  G round In Bulk 
A llspice, J am a ic a  . . .  @21 
Cloves, Z anz iba r . . . .  @64
C assia. C an ton  ......... @40
G inger, A frican  ......... @28
M u sta rd  ......................... @42
M ace, P en an g  ___  @1 00
N u tm eg s ....................... @42
Pepper, B lack ........... @34
P epper, W hite  ........... @43
Pepper, C ayenne . . . .  @29 
P ap rik a , H u n g a ria n  ..@ 60 

Seasoning
Chili Pow der, 15c ___ 1 35
C elery S alt, 3 oz..................95
Sage, 2 oz.............................  90
Onion S a lt ................... 1 35
G arlic  .............................  1 35
Ponelty . 3% oz.............. 2 25
K itchen  B ouquet . . . .  2 60
L aure l L eaves ................. 20
M arjo ram , 1 oz...............  90
Savory, 1 oz.......................  90
Thym e, 1 oz...................... 90
T um eric, 2% oz...............  90

STARCH
Corn

K ingsford . 40 lbs.......... 11%
Muzzy. 48 1 lb. pkgs. . .  9% 
Pow dered , b a rre ls  . . . .  7% 
Argo, 48 1 lb. pkgs. . . 4 1 5

K ingsford
S ilver Gloss, 40 lib . . .  11% 

Gloss
A rgo, 48 1 lb. pkgs. . .  4 15
A rgo, 12 3 lbs................ 3 Oh
A rgo, 8 5 lb s ...................3 40
S ilver Gloss, 16 31bs. . .11% 
S ilver Gloss, 12 61bs. ..11%

M uzzy
48 lib . packages  ............  a%
16 31b. packages  ............  9%
12 61b. packages  ............  9%
50 lb. boxes ...................  7%

SY RUPS
Corn

B arre ls  ...............................  75
H a lf B arre ls  .....................  81
Blue K aro, No. 1%.

2 doz...............................  3 25

Oolong
Form osa, M edium  . .  40@45 
Form osa, Choice . .  45@50 
Form osa. Fancy . .  55@75 

E n g l is h  B re a k fa s t
Congou, M edium 
Congou. Choice . 
Congou, Fancy

40@45
45@50
5u@60

Congou. Ex. F ancy  60@80 
Ceylon

Pekoe. M edium  . . . .  40@45 
Dr. Pekoe, Choice ,.45@48 
F low ery  O. P. F an cy  554f>60

T W IN S
C otton , 3 ply cone ----- 65
C otton, 3 ply balls  . . . . 65
Hem p, 6 ply 26

VINEGAR
Cider, B enton H arb o r . . 30
W hite W ine, 40 g ra in 20
W hit W ine, 80 g ra in 26
W hite W ine, 100 g ra in 29
O akland  V .n eg ar & P ick le  

Co.’s B rands.
O akland A pple C ider . .  40 
B lue R ibbon Corn . . . .  28 
O akland  W hite P ickling  20 

P a ck ag es  no charge
W ICKING

No. 0, per g ross ............. 70
No. 1, per g ro ss  ............  80
No. 2, p e r g ro ss  . . . .  1 20
No. 3, p e r g ro ss  ------  1 90

W O OD EN W A RE
B a s k e t s

B ushels, wide band,
w ire  hand les  ............. 2

B ushels, wide band,
wood hand les ........... 2

M arket, drop  hand le  . .  
M arket, single handle
M arket, e x t r a ............... 1
Splin t, large ............... S
Splin t, m edium  ..........  7
S p l.n t, sm all ............... 6

B u tte r  P la te s  
Esca na ba M arhifacturin

S ta n d a rd  W ire Em 
P e r

W indow  C leaners
12 in..............................  1 65
14 in ...................................  1 86
16 in .................................... 2 30

W ood Bowls
13 in. B u tte r  ............... 3 00
15 in B u tte r  ..............  7 00
17 in. R u tte r  ............... 11 00
19 in B u tte r  ............... 12 00

W R A P PIN G  p a p e r  
F ibre, M an .la, w h ite  6
No. 1 F ib re  ................... 8
B u tch e rs  M anila . . . .  7
K ra ft ...............................  10
W ax B u tte r, sh o rt c 'n t  25 
P a rc h m ’t  B u tte r, rolls 25

Y EA ST CAKE
M agic, 3 doz...................  1 I f
Sunl g h t, 3 doz.............. 1 00
S unlight. 1% doz. . . . .  5ft 
Y east Foam , 3 doz. . .  1 I f  
Y east Foam , 1% doz. 58

Y EA ST—C O M PRESSED  
F le ischm an , p e r doz. . .  24

SPECIAL 
Price Current

AXLE GREA SE

C hurns
B arre l. 5 gal., each  . .  2 40 
B arre l, 10 gal. each  . .  2 55
Stone, 3 gal.......................  39
Stone, 6 g a l.......................  7S

C lothes Pins. 
E scan ab a  M an u fac tu rin g  

Co.
No 8-50 e x tra  s m c a r t 1 10 
No. 8-50 sm all c a r to n  1 15 
No. S-50 m d m ca r to n  1 20 
No. 8-5o la rg e  carto n  1 45 
No. 8-50 e x tra  Ig c a r t  1 75 
No. 4-50 ju m b o  carto n  1 20

Egg C ases
No. 1, S ta r  ................... 4 00
No. 2, S ta r  ..................... 8 00
12 oz. s ze ....................... 4 50
9 oz. size ....................... 4 25
6 oz. size ......................  3 90

F au ce ts
Cork lined, 3 in ............... 70
Cork lined, 9 in .................. 90
Cork lined. 10 in .............  90

\ \$tandaídOilG)¿

25 lb. pails, p e r doz. . .18 81

KITCHEN  
K LENZER

SO can  cases, J4 p e r case  

PE A N U T  BU TTER
Blue K aro , No. 2 2 dz. 3 85 
Blue K aro . No. 2%, 2

doz ............................... 4 80
Blue K aro , No. 5 1 dz. 4 75 
B lue K aro, No. 10,

% doz...........................  4 50
Red K aro. No. 1%, 2

doz..................................  3 40
Red K aro . No. 2. 2 dz 4 3 
Red K aro . No. 2. 2 dz. 4 00 
Red K aro  No. 2% 2 dz 5 00 
Red K aro, No. 10, %

doz..................................  4 85
P ure  Cane

F a ir ...................................
Good ...................................
Choice ...............................

T A B LE SAUCES
Lea & P errin , la rge  . .  5 75 
L ea & P e rrin , sm all . .  3 25
P epper .............................  1 25
Royal M int ................... 1 50
T obasco  ..................... 3 00
E n g lan d ’s P r id e  . . . .  1 25
A -l, la rg e  ..................... 5 00
A -l, sm all ..................... 2 90
C apers  ........................... 1 80

TEA
Jap an

M edium  ..................... 40@42
Choice ......................... 49@>52
F an cy  ......................... 60@63
B asket F ired  A tedn. 
flasket - F ired  Choice 
Basket F ired  F ancy
No. l  N ibbs ................... @55
S iftings, hulk ............. @21
Siftings, 1 lb. pkgs. @23

G unpow der
M oyune, M edium .. 35@40 
M oyune. Choice . . . .  40@45 

Younc Hyson
Choice ......................... 35@40
F ancy  ......................... R0@fifl

Mop Sticks
T ro jan  sp ring  ............  2 00
E clipse  p a te n t sp rin g  2 00
No. 1 com m on ............  2 00
No. 2, pa t. b ru sh  hold 2 00
Ideal. No. 7 ................... 2 00
20oz. co tton  m op h eads  4 30 
12oz. co tton  mop heads 2 60

P a lls
10 qt. G alvanized  . . . .  3 75 
12 q t. G alvanized  . . . .  4 00 
14 q t. G alvanized  . . . .  4 50 
F ib re  ...............................  8 00

T oothp icks
E scan ab a  M an u fac tu rin g

Co.
No. -8- Em co ............. 1 75
No. 100, E r n c o ............ . 3 25
No. 50-:2500 Em co ... 2 >
No. 100 -2500, E m co .. 6 2.)

T ra p s
Mouse. wood, 4 holes 60
Mouse, wood. 6 holes 70
Mouse, tin , 5 holes .. 6b
R at, wood ..................... 80
R at, sp rin g  ................. 80
M ouse, sp rin g  ............. 20

T ubs
No. 1 F ib re  ................. 42 00
No. 2 F"ibre ................. 38 00
No. 3 F ib re  .............. 33 00
L arg e  »Galvanized .. 13 25
Mediumi G alvan.z^d 11 2o
Sm all CJalvan ized  ... 10 2 d

W a sh b o a rd s
B anner Globe ......... 4 75
B rass. 50
G lass. Single .......... . 6 00
Double P ee rle ss  ...... 7 00
Single Peer! s s  ...... . 6 50
N o rth e rn  Q u eer . . . . 0
U niversal ................. 6 25

B el-C ar-M o B rand
8 oz., 2 doz. n case  . . 3 60
24 1 lb. pails ............ 6 50
12 2 lb. pails  ................. 5 90
5 lb pails. 6 in c ra te 6 50
10 lb. pails ..................... 22 yí»
15 lb. pails ............ .. 22 V2
25 lb.. pails ................... 21
56 lb. tin s ....................... 21V,
100 11). d ru m s ............... 21

SALT
M orton’a Salt

Per case , 24 2 lb s ..........1 80
Five case  lo ts  ............  1 70
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Some Bad Buying Practices Now  
Discarded.

The time when buying was decid
edly “on the bias.” as one salesman 
put it. has about passed into history, 
and the condition of trade for some 
m onths past, it seems, has helped 
to weed out many of the abuses, such 
as favoritism, the demand for en te r 
tainment. gift receiving, and commis
sions. W ith  the market so over
whelmingly in the seller’s favor, it 
has not been necessary to offer in
ducements of one kind or another to 
make sales.

A salesman, commenting on the 
changed situation, thought it was sig
nificant to mention the fact that in 
many cases a ‘“'No Smoking" sign ;s 
now hung over the purchasing agent’s 
desk.

“ It  seems to me." he said, “that 
buyers are becoming so straight- 
laced they are almost leaning back
ward even on such a small m atter  as 
‘passing the smokes.’ I find it is a 
good thing now to look for that  sign 
before I offer a buyer an opportunity 
to join me in a smoke. But this is 
typical of the big change that has 
come over buving methods in the la-t 
few years. The large retai1 stores 
formerly were nerhaps the worst of
fenders in their t reatm ent of sales
men and in the liberties which the 
buyers took, so that improvement in 
this line is particular ly noticeable. 
The strict  supervision now exercised 
over retail buyers in most instances 
provides the salesmen with g o 'd  
t reatm ent and eliminates many of the 
evils that former1}- were common.

“ Of course, every now and then 
we run up against the old tvpe of 
graft, sometimes in a very aggravated 
form. I recall one case where the 
head of a reputable house was well 
acquainted with the methods of his 
merchandise manager and still took 
no action, simply because the honesty 
which this executive lacked as a buy
er he seemed to the owner to make 
un for with his merchandising ability. 
This was a case where in his buying 
capacity the merchandise man made 
an arrangement with one of our com
peti tors and drew down comm’SS’Ons 
on goods he bought.  The owner of 
the business meanwhile had all b"t  
concluded arrangements  with us to 
supply his store, and then left for 
Europe. Much to his surprise, when 
he returned we were not sp’h'ng pic 
store, as he had au+ho’-Hed. The busi
ness came to us and h ’s m anager  lost 
his commissions, hut not his position 
Winch explains why some of th P 0 1,| 
type of buyers stiff exist. But it 
w on’t he long before even these will 
disappear.”

Town Exists For the Commun’ty.
Farm ers are vitally interested in 

towns. Proximity to a “ live” town 
is worth dollars per acre. A “dead” 
town means a poor community—unat
tractive to prospective farm owners.

The building up of a town requires 
faith in its future, the co-operation 
of men and women, and the uniting 
of all the e’ements in the communiiy 
to one common purpose.

Little  thought is given to this aues- 
tion o f co-operation, and too little

thought  is given to the social side n 
town uplift.

To be sure, many towns have good 
buildings, banks, elevators and good 
stores. These are all essentials—but 
the success of the town in these in
stances is almost  wholly commercial.

These interests become individual 
—selfish. The big purpose, and the 
strong spirit of co-operation are lost.

The contest  for business often re 
sults in bitter  strife. Merchants have 
nothing to do with each o ther in a 
business or social way. the community  
is split up into sides, cliques are form
ed and the result is a divided town, 
which is b u n d  to lose ground be
cause of the lack of common purpose

Such a condition deadens towns. 
Its spirit radiates out into the trade 
area and trade goes elsewhere. Trade 
seeks congenial c’imes.

Individual interest must be sub
ordinated. Too many merchants want 
to cash in on every social, on every 
band concert, on every church fes
tival, and are unwilling to take part 
in social affairs or to support such 
events unless they can see a profit. 
Many are so busy, through fear of 
losing a sale, that they can't find time 
to attend such functions. Farm ers are 
quick to see these selfish manifesta
tions and so much of the good in 
these events is lost. They get tired 
of being exploited continuously. 
Nothing is deadber to town growth 
and community development than 
selfish individual interest run mad. 
Whole-hearted unse'fish co-operation 
in the social side of community  life is 
absolutely essential to the community 
growth and development.

All business in the town has and 
should have a close and vital interest 
in the development of the community, 
and its progress is in true ratio with 
advancement in the welfare of the 
community.

Business must always find its limi
tations in the extent and character of 
the community  it serves.

A town exists for the community— 
not a community for the town.

E. B. Moon.

Lemon Pie Filling Defined.
Are you exactly certain what the 

dealer ought to give you when you 
call for lemon pie filling, or what the 
manufacturer  ought to give the dealer 
when he orders the same? Here  is 
an official opinion, just  pronounced 
py the L nited  States Departm ent of 
Agriculture through the bureau of 
chemistry, which is charged with en
forcement of the pure food and drugs 
law: "The Bureau is of the opinion 
that lemon pie filling should contain 
lemon oil or rind, lemon juice, and 
cither the yolks or whole eggs, and 
that the use of artificial color in such 
products conceals inferiority and is 
done for the purpose of simulating 
lemon pie fillings which contain lem
on oil. rind, and juice, and either 
yolks or whole eggs.”

W hen you are tempted to stock up 
on some new line of goods, consider 
the financ.al cost, but consider also 
whether you know enough about that 
line to ^ell it successfully.

W e H a v e  the W h eat
Nature has given us a bountiful supply 

of wheat, but it takes time to recover 

from war restrictions. Our four fac

tories are running overtime. You may 

n t be able to get all the

Shredded Wheat
you want, but we are doing the best we 

can. Normal cond.tions will soon re

turn when we will be able to supply 

the full demand for our product. It is 

the same Shredd d Wheat you ha'N e al- 

wavs sold—clean, pure, wholesome and 

nutritious. The most real food for the 

least money.

The Shredded Wheat Company, Niagara Falls, N. Y.

Judson Grocer C o.

Wholesale Distributors
of

Pure Food
iProducts

Graind Rapids>, Michigan
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Gold and Silver Cloth U sed’in M.l- 
linery.

Considerable stress in local milli
nery circles these days is being laid 
on hats made of combinations of gold 
or silver cloth and fur or  velvet or 
some other fabric. The outstanding 
feature of the metallic materials, ac
cording to the bul etin of the Retail 
Millinery Association of America, is 
that  they may be used for almost any 
type of hat, the distinctions between 
the models being in the shape and 
the trimming. The bulletin goes on:

“One manufacturer has included in 
his line several very smart effects, 
one of which is a large mushroom 
with a brim of gold lace. Along the 
edge of the brim, and forming <he 
entire crown, is gold cloth. Around 
the base of the crown is a band of 
mole fur, finished at the f ront with a 
small gold cloth ornament.  Also 
ra ther attractive in this line is a small 
roll brim model, the brim of which 
is made of silver lace. Silver cloth ’s 
used for the lower half of the side 
crown, whi’e the upper half and the 
tip are made of mole fur.

“Very smart is a large shape with 
the front of the brim slashed and 
overlapped in a kind of surplice effect. 
This model is made of black hatters ' 
plush, and has an upper brim of black 
satin. The tr imming consists of a 
little gold thread sti tching on the 
edge of the brim. In  a jockey cap 
effect is shown a small king b ’ue 
velvet model, with the crown made 
of mole fur. A m o’.e-colored pin is 
stuck through it.

Lily White
" The Flour the Best Cooks Use”

There is probably no other flour that really equal«* 
its all-around goodness.

All inferior materials are eliminated from LILY 
WHITE.

It is all clean, pure, wholesome flour. Thirty-five 
years of expert, conscientious milling experience 
are behind it.

LILY WHITE has won its fame on its merits. 
And we intend to keep its quality, so that it will 
continue to be “The flour the best cooks use.”

Its satisfaction is backed with a money-back 
guarantee.

VALLEY CITY MILLING CO.
Grand Rapids, Mich.

Ada Uka th ese are being run regularly and continuously in the principal 
papers throughout M ichigan. Tou will profit by carrying L ily W hite Flour 
in stock a t all tim es, thereby being placed In position to supply the demand 
we are helping to create for Lily W hite Flour.

“One of the newest colors used by 
the manufacturer  in question is car
mine red, which is very bright in hue. 
I t  is very effectively used on a closed- 
in ‘Chin Chin’ of velvet. At the head- 
size of this hat is a narrow band of 
gold cloth, and the tr im m ing consists 
of a few flowers and foliage placed 
at the front. Another  ‘Chin Chin’ 
model is shown in black velvet, with 
the upper brim of black satin. The 
high crown is made in six sections, 
and in this brocaded cloth is used. 
From  the tip of the crown hangs a 
long silk tassel.’’

The chief asset of any community  
is its boys and girls. W h at  are you 
doing for the boys and girls of your 
community to keep them interested 
in their homes, to educate them p rop
erly, to develop their character and 
make efficient men and women out of 
them?

D N vTURtD AL< OHC L 
Pv)ISON LABE1 S

In conformity with the require
ments of the new regula tions of 
the Internal Revenue Department,  
we are prepared to furnish special 
poison labels for use in selling De
natured Alcohol, printed with red 
ink o'1 regular gummed label paper, 
as follows:
500 ..............................................  $125

1.000 ............................................ 2.00
2.000 ..............................................  3.50
5.000 ..............................................  7.50

All orders promptly executed.
Tradesman Company 

Grand Rapids

BUSINESS WANTS DEPARTMENT
A dvertisem en ts  Inserted  u n d er th is  head fo r th re e  cen ts  a word th e  first 

Insertion  and  tw o cen ts  a w ord fo r each  subsequen t con tinuous Insertion . 
If se t In c ap ita l le tte rs , double price . No ch arg e  less th a n  25 cen ts . Cash 
m ust accom pany all o rders.

BA K ER Y  F o r Sale—In  Jeffe rson  C ity. 
M issouri, c ap ita l c ity  of S ta te . 15.000 
population , only on » o th e r  b ak ery  in 
c ity ; excellen t sh ipp ing  po in t: good re - 
t a 'l  business. E qu pped w ith  con tinuous 
oven. T rium ph  m ixer and  m oulder. 
T riu m p h  cake  d ropper, T riu m p h  cake 
m ach ine, A m erican  tw o -p o ck e t d iv ider; 
pll in good ord r . B u ild ing  32 x 80 feet. 
Show  cases, soda  foun ta in , e tc ., a ll in 
cluded, a re  w o rth  a t  le a s t $8,000 W ill 
sell fo r $2,500. A ddress M ueller B ros., 
626 E a s t H  gh St., Jeffe rso n  C ity, M 's- 
souri. 538

W an ted —Y oung m an  fo r shoe s to re , 
w ith  good know ledge of sh ap in g  sho s 
and trim m in g  w indow s, capab le  card  
w rite r. T im e divided w ith  w indow s and 
selling  on floor. E v e ry th in g  m odern  to 
w ork w th ; good opportun ity . S ta te  ex- 
n e r en"e, recom m endations, and  sa la ry  
w an t d. in first le tte r . W alk -C v er Boot 
Shop. Jack so n , M ichigan. 539

M ONEY M AK ER FO R SA L E—A stock  
of g en eral m erch an d ise  w hich  h a s  a l
w ays m ade th e  ow ner lo ts  of money. 
Also, a  550 ac re  c a ttle  ranch . m les
from  tow n, a t  $60 p e r acre . E n q u ire  of 
C. I M cGregor, Olivet, K an sa s. 540

F o r  SaD —M eat and  g rocery  b u s 'n e ss  
located  in one of th e  b e st c ities  of the  
S ta te . R easons fo r selling, going w est 
S tock  w 'th  fix tu res  will 'n v en to ry  abou t 
*4.000 A ddress No. 541. c a re  M ichigan 
T rad esm an.___________________________541

F c r Sale—B ak ry and  confectionery , 
w holesale and  re ta il, do ing good cash  
business, a lso one tru ck . Good location  
in c tv  w ith  population  of 105.000. W ill 
sell reaso n ab le  a s  ow ner is leav ing  for 
E iT coe. A ddress Jo seph  Colom tchi. 
2‘U N ortli M a n  St., W a te rb u ry , Con
n e c t ic u t______________________________ 542

F o r Sale— T he tw o -s to ry  brick  sto re  
bu ild ing  occupied by G eorge W. F rench , 
jew eler, for p a s t tw e n ty  years. R ecently  
burned  out. W alls  in p e rfec t cond i
tion. 24 by 110 feet. B s t  location  in 
Ionia. B ert L am pkin . Ionia, M ichigan.

___________________________________543
F o r Sale—In  w hole or p a rt,  b an k ru p t 

s tock  of m erch an d  se  In v o :ce abou t 
$3 000. D ry goods, shoes and  linoleum s. 
Fo rm erly  R ochdale  C o-opera tive  A ssoc ia
tion. O. W . W ein land . V icksburg . 
M ichigan._____________________________544

FO R SA L E on easy  t  rm s, o r will 
exchange  fo r fa rm  o r c ity  p roperty , 
th e  Sim pson hotel, Milan, M ichigan.
F. M. G. S IB E R T , E a s t  T aw as. M oh- 
:gan . 545

A T T E N T IO N —-Best (sp rin g  bum pers) 
ev er inven ted  fo r au tom obile  doors. 
hous° doors o r bo a t doors. W ill sell 
p a te n t r ig h ts  o r exchange  fo r re a l e s ta te  
o r good au to m o b il;. In v e s tig a te  th is  
proposition  a t  once, i t  m ay  m ake  you 
rich . No fa ir  offer will he refused . 
T ew s A B dard , 109 L ew erenz  Ave., 
D e tro ;t, M 'chigan . 546

W an ted —F o u r foot stee l b rake . U. S'. 
M an u fac tu rin g  Co., O ntario , Oregon. 547

W an ted —E xperienced  salesm an  to  call 
on d ry  goods and  clo th ing  tra d e  of 
M ichigan. All acco u n ts  estab lished . W ill 
fu rn ish  m a c h in ' d u rin g  fav o rab le  s e a 
sons. Good sa la ry  g u a ra n te ed  to  m an  
of ab ilitv  an d  am bition . W e 'sm a n  & 
Sons Co , 117 Jeffe rson  Ave., D etro it, 
M ichigan. 548

G E T  MY T A N K S—M ake b g m oney 
developing films. P a r tic u la rs  tr e e . Gil- 
le tt. Poscobel, W isconsin. 504

F o r Sale—A rea l live d ru g  s to re  in 
sm all tow n : s tock  and  fix tu res  invoice 
ab o u t $4.500; building. $1.500 A good 
chance  to  m ake  m oney. A ddress No. 531, 
care  M ichigan T rad esm an . 531

F o r Sal —V ulcan izing  and  autom obile  
tire  business, doing good business. Sell 
ent re  busin  ss  o r o n e -h a lf  in te re s t. L o 
cated  :n  business  section . W. V an Dam, 
14 Jeffe rson  St., M uskegon, M ich. 533

W A N T E D  — A C A PA B L E W A R E 
H O U SE FO REM A N  fo r a  w holesale 
g rocery  house in N o rth e rn  Ind iana . M ust 
u n d e rs tan d  th e  h an d lin g  of m en and  th e  
p roper c a re  of a  m erchand ise  stock . 
B est of re fe ren ces  requ ired . A ddress No 
534, care  M ichigan T rad esm an . 534

R E ST A U R A N T  and  B ak ery  F o r Sale 
o r L ease—E stab lish ed  b u siness ; in lively 
W este rn  K a n sa s  ra 'l ro a d  ju n c tio n , tow n 
of 1.800; w ill send  invoice of fix tu res; 
m u s t sacrifice on acco u n t of ill h e a lth ; 
b a rg a in  if sold a t  once. Box 124, Downs, 
K ansas. 535

W an ted  A t Once—A good tin n e r  and  
fu rn ace  m an. Good job  fo r th e  r ig h t 
m an. S teady  w ork. .T. M. Shaw , W il
liam sburg , Iow a. 536

F o r Sale—G eneral s tock  and  s to re  
building, located  on m ain  th o ro u g h fa re  
in to  G rand  R apids. S tock will 'n v en to ry  
ab o u t $5,000. A ddress No. 473, care 
M ichigan T radesm an . 473

F o r Sale— M cCaskey account r  g is te r, 
add ing  m achine, cash  reg is te r, m im eo
g raph . safe  and  o th e r  fix tu res  a t  about 
o n e -th ird  o r g ina l cost. Jos. Weiler, 
Glney. Illinois 397

W ill pay cash  fo r whole o r  p a rt stock* 
of m erchand ise  L ouis Levt.isohn, S ag i
naw  M ichigan. 767

A uction  Sale—42.000 a c res  Ind ian  u n 
a llo tted  lands, sm all tra c ts , w ith o u t m in i
m um  p r  ce. Oil scou t who can  bid in - 
t lligentlv . desires  p a rty  to  finance $5.000 
to  $25,000 pu rchase , on profit s h a r in g  
basis. In v es tm en t secured . B ank and  
m ercan tile  agency  re ferences. J e s s  
A kers. A rdm ore. O klahom a. 499

A utom obile A ccessories—I special ze in 
s ta r t in g  m n in th is  business. Can fu r 
nish  re ferences  of s to ck s  s ta r te d  th a t  
have  been successfu l C an fu rn ish  th e  
p roper m erchand ise , a lso  a m an  to  g e t 
you s ta r te d  w ith  th e  goods in you r te r r i 
to ry . A ddr ss  E. A. B ow m an, 719 John  
R S tree t, D etro it. M ichigan. 493

Vogt’s Rebuilt 
Cash Registers
G to u r  prices.
Ml makes and styles. 
Mu dr<-ds of satisfied 
eus om> rs brought to 
us thrnuab Michigan 
Tradesman Ask for 
information.
J. C. VOGT SALES CO. 

Saginaw. Mich.

Cash R egiste rs  (all m akes) b o u g h t 
sold, exchanged and  rep a ired  REB U ILT 
CASH REG ISTER  CO.. Inco rpo rated , 125 
N urih  W ash ing ton  Ave., Saginaw , M ich
igan. 128

F o r Sale— Store  building and  dw elling 
a t C r ssey, B arry  C ounty , M ichigan, on 
th e  C. K. & S. ra ilroad . Good location  
fo r g en era l s to re . Such a  s to re  h a s  been 
successfu lly  carried  on a t  th is  po in t for 
tw en ty -five  y e a rs  M ust sell to  se tt le  
e s ta t  •. T hom as Sull.van , A d m in is tra to r, 
H astin g s , M ichigan. 517

F o r Sale—T he p o ta to  w arehouse  fo r
m erly  occupied by Cole B ro th e rs  (now  
deceased ), located  on th e  G. R. & I. ra  1- 
road a t  K a lk ask a . T h is  is a  fine oppor
tu n ity , being  one of th e  b est p o ta to  
sh ipp ing  po in ts  in N o rth e rn  M ichigan. 
A ddress Box 272, K a lk ask a , M ich. 518

F o r Sale To Close E s ta te —T he old e s 
tab lished  g rocery  business of Cole B ro th 
e rs  a t  K alkaska . F ir s t-c la s s  bu ild ing  
an d  fix tu res  to  be sold w ith  stock . T e rm s 
a rran g ed . A ddress M rs. N e ttie  Cole, K a l
kaska , M ichigan. 520

F o r Sale Cheap— A good fireproof M etz- 
g a r  c red it reg is te r. T h ree  m on ths  in 
use. E nqu ire  Louis R ockste .n , A lm a, 
M ichigan. 496

FOR SA L E—H alf o r w hole in te re s t  in 
only h a rd w are  s tock  in tow n of 250. 
B usiness req u ires  m ore help. O w ner h as  
o th e r  busin  ss also. $4.000 to  $8.000 re -  
qu r d. B u rtru m  H ard w are  Co., B u rtru m , 
M innesota . 528

F o r Sale—Stock of shoes, rubbers, 
hosiery , g roceries  and  g en eral m e rc h a n 
dise. C heap re n t. B est location  n coun 
t ry  tow n. A very  de3 ,rab le  in vestm en t. 
’ ■ ok th is  one up. A ddress No. 527, care  
M ichigan T rad esm an . 527

W A N T ED —P a r tn e r  and  m an ag er in 
th e  new  syst m of F ed era l b akerie s  in 
th e  s ta te s  of K an sa s  and  M issouri. Call 
o r w rite  B. M. Rollins, 522 M inneso ta  
Ave., K an sas  City, K ansas. 528

F o r Sale—A clean , u p -to -d a te  s tock  of 
g en era l m erchand ise ; do ng  a business  of 
over $100,000 th is  y e a r ; located  in  th e  
h e a r t of th e  fru it belt of M ichigan, in 
a very  th ick ly  popula ted  an d  prosperous 
com m unity  If in te re s ted , w rite  o r com e 
and  see th e  stock . R eason  fo r  selling, 
have been in th e  s to re  th ir ty  y e a rs  and  
w ish  to  re tire . A ddress No. 529, care  
M ch igan  T rad esm an . 529

H ote l To R n t—On acco u n t fa iling  
hea lth , will lease  fo r te rm  of y ea rs  to  
rig h t p a rty , m y ho tel a t  W ayland , M ich
igan. F u rn ish in g s  to  be p u rchased  o u t
rig h t. F  ne location  on D ixie H ighw ay. 
Splendid build ng. Good business, A ugust 
H ardy , W a y la n d ,■ M ichigan. YF)
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SA FETY  B E FO R E INSUR ANC E.
The principles of mutual fire insur

ance are based on the proposition 
that its patrons are industrious and 
by economy have accumulated a 
"rainy day" fund which they wish 
secured from misfortune. It is rec
ognized that protection can be had 
most economically by co-operation 
with like individuals in mutual com
panies which are under their own 
control. This thought is as old as 
fire insurance. The method of p ro 
tection by insurance against  fire loss 
has been worked out under various 
forms, but the objects sought are the 
same. These are small loss ratios 
and reduced insurance cost.

Originally, insurance protection 
meant merely a money indemnity. 
The insurance companies have un
duly emphasized their loss paying 
abilities and have advertised the large 
amount of losses paid. The public 
has been led to consider the insur
ance company only as an organiza
tion to collect premiums and make 
distribution for losses, and have been 
justified in complaining at the ex
pense cost of 40 per cent, for the 
service. Further.  the insurance 
companies have sought patronage by 
enlarging upon the danger from fire 
and advocating, for a premium, to 
shift the responsibility onto the in
surance company. While inspections 
of fire hazards have been made, they 
were made entirely for the benefit 
and advantage of the insurance com
pany as a m atter  of judgment as to 
hazard and rate  that would produce 
a profit.

Look over the presentation of the 
fire insurance men in public ad
dresses and in advertisements for the 
past  fifty years, and the keynote of 
all defence of the business has been 
that the service of fire insurance was 
to pay losses through securing ade
quate premiums. It was recognized 
that all losses and expenses were paid 
out of the premiums, with the capital 
of a stock company only as a con
tingent fund, the use of which meant 
an impairment.  To overcome the 
compensation allowed for the capital 
of a stock company, mutual com
panies were organized. W ith  the ex
ception of an effort also to appear 
economical by a lighter expense ratio, 
the mutual companies have been too 
much mere imitators of the stock 
companies and of their defects. Mu
tual basis rates are loaded to meet 
any probable losses, inspections made 
to see that the rates are adequate to 
the hazard and the insurance cost 
varied according to the fires that 
occur. Even the unused money of 
the policyholder is returned to him 
under the impression that it is a 
“dividend." Business has been sought 
on arguments against the stock com
pany system more than upon the pos
sibilities of mutual principles. The 
emergencies of war called for self- 
sacrifice and co-operation as never 
before. To fire insurance was pre
sented the need of preserving prop
erty  from destruction ra ther than 
paying the indemnity  of a loss. There 
were lessons learned in this war work 
that  are not going to be dropped In 

surance company m anagem ents  have 
seen a new phase in their business 
which has new possibilities. Through  
prevention of fires they become great
er factors of importance to their 
patrons and to the communities. 
Property  owners when approached 
from the angle of fire prevention are 
discovering their responsibility for 
fire losses and the corresponding in
surance cost. Public officials, par
ticularly the fire marshals,  have been 
in touch with the conservation work 
and they are recognizing the taxing 
value of undestroyed propert \ \  Busi
ness organizations, such as trade as
sociations. chambers of commerce 
and credit men are giving attention 
to the economic value of preservative 
measures. The question for solution 
is whether the public is going to get 
the vision of preventing waste and 
adopt means of prevention without 
the recognition and co-operation of 
fire insurance men as factors.  Is the 
fire insurance business going to re
main merely a distributor of premi
ums as loss indemnity?

It has been said that as much 
crime will be committed in the name 
of "service" as has been committed 
in the name of "liberty." Undoubt
edly the word “service" is being over
worked at this time. W e need a 
clearer definition of the work to be 
performed. The same applies to the 
word "insurance.” W ebs ter  gives the 
inference that insurance is merely an 
indemnity against  a contingent event. 
We need to enlarge the meaning to 
a protection against the "event” oc- 
curring. \ \  ith that  definition of in
surance we can offer "insurance serv
ice" as an official function of the fire 
insurance business.

The property owner seeking a se
curity against  loss naturally should 
have more interest that  the loss does 
not occur than he has in relief from 
the full calamity. W ith  the insur
ance business conducted by use of 
the premiums, then the logical in
ference is that the property owner is 
interested m ost in what he gets for 
his money. Further,  the logical bene
fit then is the prevention of a loss 
which comes under the head of ex
pense. It is an error to enlarge upon 
the amount of losses paid and criti
cise the expenses, if an insurance 
company is giving a real "insurance 
service." The test of the business is 
neither expense nor loss payments,  
but the net result obtained.

So far. mutual fire insurance has 
not been recognized, nor has it shown 
any activity in reconstruction p rob
lems. This is partly due to the fact 
that mutual fire companies, to a large 
extent,  have made fire prevention a 
feature of their business. However, 
the failure to act is due to old in
fluence. Each company still retains 
its individuality and is centered on 
work with its own policyholders. In 
the business there is an inclinat 'on 
to seek the advantage of the com
pany more than to seek the benefit of 
the policyholder.  The slogan is too 
much “cheap insurance” instead of 
"low loss ratio.” Mutual fire com
panies have not tha t  unity of action 
which the stock fire companies have

through the National Board of Fire 
Underwriters.

If general business m ethods and 
practices are to revert  to the former 
systems, there will be little occasion 
for any different conduct of the busi
ness. W ar  work called for and de
veloped the co-operation that  mutual 
insurance previously followed. Now 
mutual fire insurance must still keep 
the lead or lose its advantage. “ Big 
business” is taking the lead in a 
broader view of economics. A busi
ness must do more than merely  serve 
itself; it must be of benefit to those 
with whom it comes in contact. The 
fire insurance business can no longer 
confine itself to its limited number of 
policyholders. I ts  work  hereafter 
must be as one of the chief con- 
servers of industry and thrift , on 
which the economic salvation of the 
world depends.

It  is well to consider another side 
of co-operation as developed by the 
war. The  conditions of war took the 
control of co-operation from the in- 
div.dual and put it in the hands of 
the Government. Regardless of what 
we think has been the result of that 
control,  there is a strong demand 
that Government interference and 
Government domination be relegated 
to obscurity. The fire insurance 
business has many restrictions 
through legislative enactments , large
ly because the business did not p rop
erly control itself. The public is in
creasing its fire prevention measures 
through the fire marshals,  paid by 
insurance taxes, because the insurance 
companies have not properly fur
nished their “insurance service" to the 
public.

There  is a s trong  present tendency 
to try  to correct defects. W hen 
numbers are seeking a solution they 
adopt methods of co-operation. The 
primary principles of co-operation, 
will work as a voluntary act, but in
var.ably are a failure when made com
pulsory. Mutual fire insurance suc
ceeds when the property  owner vol
untarily accepts the conditions the 
mutual company must require. If the 
acceptance of mutual insurance and 
its reqirements were made compul
sory on all property  owners, there 
would be a great dissatisfaction and 
such a neglect to comply with the 
conditions that not only would the 
cost be higher,  but also the spirit of 
co-operation would be lost. Anyone 
conversant with insurance can read 
the future of governmental insur
ance.

The problem of the post-war peri
od is to meet the changed condi
tions to the best advantage. There  
is now a co-operative spirit, which 
can be of great advantage to mutual 
insurance if the mutual companies 
w ork jointly to the same end. There  
is a need for the mutual companies 
to see that  the stock companies do 
not  furnish the be tte r  “ insurance 
service.” He who best can serve, will 
best succeed. There  is much agita
tion, and many theories are being 
advocated at this time. Never was 
there more need of keeping both feet 
on the earth. Stick to the principles 
on which business has been founded..-

and improve on past  performances. 
Fundamentals m ust be the base of 
success, and mutual companies need 
to take the lead in industry and thrift. 
The prosperity  of policyholders is 
essential and they prosper best with
out losses. Hence, the work of m u
tual fire insurance is to place safety 
of property  before insurance.

NO CHANGE IN  H O SIER Y.
Hosiery continues to sell in about 

the same way as has been the case 
for some time back. Silks are still 
very much in the lead, and there ap
pears to be an absolute scarcity in all 
quarters of the market.  Buyers are 
looking for large quantities for export 
and the domestic demand is keeping 
up in a large way. Here  and there 
there are lots that  are being offered 
for sale but the offering does not seem 
to keep pace with the demand.

Cotton lines of the be tte r  grades 
are well sold ahead and selling agents 
and mills are not showing any fear of 
an overproduction. Mill men who are 
familiar with the situation report  that 
there is an underproduction of all 
hosiery, cottons included, and that 
within the next few months this fact 
will become more apparent than it is 
at this time.

Low end lines are selling in a satis
factory way for the domestic market,  
and in addition there is quite a notice
able export demand developing which 
is giving some real life to the entire 
situation. Prices are firm and the-c 
is evidence of a s trengthening in 
prices from the levels that have been 
in force in some quarters for some 
little time back.

One state has decided upon the 
"orm of its memorial to the heroes 
of the late war. This is South Caro
lina. which has voted $100,000 for a 
"memorial temple," to be erected 
upon ground provided for the purpose 
by the State University. The  build
ing will be first of all an architectural 
achievement, pleasing in design and 
having the elevating appeal of any 
work of art. For  m ost of the persons 
who pass it. it will probably have its 
entire usefulness in this service. In 
addition, however, it will be a hall of 
archives, a repository for materials 
’■elating to the history of the war. 
Like many of the states. South Caro
lina has not done much in preserving 
the records of hei soldiers and sailors. 
The speeches of her public men teem 
with references to the glorious part 
that her sons have played on land 
and sea, but any one who wishes to 
obtain specific information upon this 
m atter  has a very considerable job 
before h im. Some of the newer states 
are being awakened to the desirability 
of a better  knowledge of their past 
by the approach of the centenary of 
their admission to the Union, but 
being one of the original thirteen. 
South Caro’ina is denied this stimu
lus. The erection of her memorial 
temple may well be the beginning 
of a greater  interest in this direction.

Every  time you send a good idea 
to your trade paper editor, you help 
make the paper better  for the other 
readers and they  will be encouraged 
,to help make, iidzetter. for you,.


