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The Prayer of Man-Alive

ÄTH ER , I *m  n ot very  sure that this has 
been a good day. It dawned like any other 

day and n ow  is dyin g as other days have died, 
but m y m em ory of the kind o f man I was dur
ing  som e o f its hours is n ot altogether satisfying. 
I do not w ish  to repudiate th is day, nor to  dis
ow n it, nor to  escape the consequences o f what 

I have said and done. Rather w ould I have it 
keep its place in the Calendar o f Experience, w ith  

every thought and m otive brought to  harvest. 
If forgiveness carries w ith  it evasion of the con
sequences o f error, I do not ask to be forgiven. 
Instead, I w ould trust m y unfinished self fear
lessly  to  the justice o f that law  w hich  provides 

that every Cause shall beget Effect in its ow n  

im age. Let me m eet again, in their proper tim e 
and form, the children of this day's deeds. And  

now ; at night, as I sit in the stillness and watch  
the blue and y e llo w  flam es above the hearth, 
m ay I have ability for impartial retrospection and 

intelligent choice o f spiritual qualities, that the 
m orrow , if  there be one, may hold m ore o f patient 
industry and kindly feeling.

Richard Wightman.
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A clear skin usually indicates excellent health 
and vitality.
Boils, pimples, carbuncles indicate impure blood 
and are easily cured by—

Fleischmann’s Yeast
taken daily which also acts as a laxative.
Increase your sales by handing your customers 
a copy of—

Fleischmann’s Compressed Yeast 
and Good Health Booklet.

TH E FLEISCHMANN COMPANY

GENUINE

Buckwheat Flour
ABSOLUTELY PURE

J. F. Eesley Milling Co.
THE SUNSHINE MILLS

P L A I N W E L L ,  M I C H I G A N

RED CROWN
Ready-to-Serve

P ure Food P roducts
T he “A lw ays Reliable“ Line

Red Crown Pure Food Products fully please the most exacting  
of Quality dealers.

Red Crown Food Products cannot fail in pleasing every Quality 
buyer, who insists upon high standards, whether he be retailer or 
consumer, for the simple reason that Quality goes into every Red 
Crown package and naturally is there to be found when sought.

It is a Red Crown principle to pack nothing under a Red Crown 
label but that which is strictly first-class in every respect.

Red Crown prestige has been won by perpetual consumer pro
tection and that ia the keynote of the whole matter. We have made 

the quality of Red Crown products 
equal to every consumer expectation, 
which has created and assures repeat
ing demand upon the retailer.

We recommend Red Crown for your 
consideration, if you do not now handle 
the line. There are 24 varieties.

W e are Independent Packers— and 
our o n ly  m ethod o f distribution i< 
through the W holesale Grocer.

Acm e Packing Company 
Chicago, U. S. A.
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Save Spillage 

Save Overweight 

Save Paper Bags 
Save Twine 

Save Tim e

The Franklin Sugar Refining Company
PHILADELPHIA

“A Franklin Cane Sugar for every use*
Granulated, Dainty Lumps, Powdered. 
Confectioners, Brown, Golden Syrup

enow poy
Washing \J  Powder

through the jobber—to Retail Grocers
25 boxes (a) $5.85—5 boxes FREE, Net $4.87
10 boxes @ 5.90__2 boxes FREE, Net 4.9*
5 boxes @ 5.95— 1 box FREE, Net 4.95 

2t^boxes @ 6,00— t4 box FREE, Net 5.00
F. O. B. Buffalo: Freight prepaid to your R. R. Station in lots of not lees then S boxes.
All orders at above prices must be for immediate delivery.
This inducement is for NEW. ORDERS ONLY—subject to withdrawal without notice.

Yours very truly,

Lautz Bros. & Co., Buffalo, N. Y.

F am ily  S iz e  2 4 s

W ill N o t  H u r t th e  H a n d s

DEAL 1925
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MICHIGAN TRADESMAN
(U nlike an y  o th e r  paper.)

Each Issue Complete In Itself.
D EV O TED  TO T H E  B E S T  IN T E R E S T S  

O F B U SIN ESS M EN.

Published W eekly by 
T R A D E SM A N  COM PANY  

Grand Rapids.
E. A. STOW E, E dito r.

Subscription Price.
Tw o do lla rs  p e r year, if paid  s tric tly  

in advance.
T h ree  do lla rs  p e r  year, if n o t paid in 

advance.
C an ad ian  subsc rip tions, $3.04 per year, 

payable  in v a riab ly  in advance.
Sam ple copies 5 c en ts  each.
E x tra  copies of c u rre n t issues, 5 cen ts; 

issues a  m on th  o r m ore old, 10 cen ts ; 
issues a  y e a r  o r m ore old, 25 cen ts; issues 
rive y e a rs  o r m ore old, $1.

E ntered a t th e  Postoffice of G rand
R apids u n d e r A ct of M arch 3, 1879.

T H E  M E X IC A N  Q U E S T IO N .
The  ever recurring Mexican ques

tion bobs up all to frequently to re
mind the American people that the 
old thorn, which has so long wran- 
kled, lias not been plucked out, nor is 
likely to be removed until a different 
course is pursued by the United 
States Government in regard  to our 
the "compliments of Mexico.-’

Two dag-draped caskets containing 
the bodies of two American airmen 
murdered by Mexicans have been re 
turned to us from below the line with 
the "compliment sof Mexico."

Those people who think the United 
States should take the place of elder 
b rother to the m urdering dons of the 
South, are in bad and should make 
haste to get from under condemnation 
if they would square themselves with 
honest  citizens who regard  the m ur
dering antics of Mexican brigands as 
an outrage Uncle Sam has suffered 
long enough without protest.

It is great to be big b rother to a 
puny little lad suffering from unjust 
persecution. As regards Mexico, we 
have acted the big b ro ther  not only 
once, but a good m any times too 
often. Unless something is done to 
protect our citizens on grounds where 
they have a right to go. there'll  he an 
outbreak along the Texas and South
west border which will kindle such a 
Maine nothing short  of war will he 
able to abate.

W e of the United States are bidding 
for that very thing to happen by su
pinely lying down, permit ting  the 
Mexican greasers to walk over us as 
they would over the carcass of a dead 
lion.

In trying to keep peace along the 
Rio Grande the United States Gov
ernment has become so pusillanimous 
it has no friends within the borders 
of Mexico. Brigands know only fo'cc 
as something to he feared and obeyed. 
Pussyfooting and weasel words are 
at a discount in the land of the g re a t 
er, as they should be in the Great Re

public which emerged from the great 
world war with flying colors.

I t  has become not only a pastime 
hut a profitable business as well to 
seize Americans within the borders of 
Mexico, run them off into the hills 
and hold them for ransom. There 
have been so many instances of this 
kind within recent times as to require 
something more potent on the par t  of 
the United States than mere requests 
for the return of its citizens, which 
does not take place until  a liberal 
ransom has been paid over to the ou t
law Mexicans.

Strictly speaking this policy of 
ransoming abducted Americans, al
lowing the m atter  to rest  thereafter,  
is not one to be commended, nor 
should it be adopted as the policy of 
his Government toward our Southern 
neighbor.

W e have yet to learn of any punish
ment being inflicted on these high
handed disrespecters of the law. The 
Carranza government weakly smiles 
at the simpleness of the United States 
and continues to wink the o ther  eye 
when any new outrage is called to its 
notice. T hat  the Mexican President 
is not hand and glove in the whole 
villainous business it is hard to be
lieve.

The latest  development along this 
line is the case of William O. Jenkins. 
American consular agent at Puebla. 
This man was kidnapped and held for 
ransom in the sum of $150,000. This 
amount was raised by private parties, 
paid over and the kidnapped Ameri
can released.

It seems the United States made de
mand that the Mexican government 
see to it that Jenkins was returned to 
his home unharmed. T hat  govern
ment did nothing of the kind. Now 
that Jenkins is free, the blood money 
having been paid over by friends, the 
government of Mexico, as ought to 
have been expected, refuses to pay 
the claim.

W h a t  are we going to do about it? 
Absolutely nothing if we follow the 
beaten track of Americanism alon x 
the Southwest border of this Union. 
Tt seems there is noth ing Mexico can 
do that wi'l arouse the just  ire < f 
good old Uncle Sam. Because of tiffs 
it may not be surprising if some day 
the Americans a long the Mexican 
border forget themselves in so far as 
to go after the kidnapping, murdering 
scoundrels who flourish a t  our ex
pense on the fat of the land, and make 
an example that  will strike terro r  
into the hearts of even the callous- 
hearted Mexican banditti,  leaving a 
wake of blood and fire that  will call 
to mind some of the m ost  frightful 
events in world history.

Our Government ought to take into 
account the feelings of her citizens 
exposed a long the Rio Grande. If

the flag that  floated over the victor 
fields of Chateau Thierry  and the 
Miljiel Sector means anything it 
means that  every citizen under it, or 
who chooses peacably to locate in 
o ther lands, has a right to its pro tec
tion. even though it take the whole 
United States army and its complete 
navy to see that this is carried into 
effect.

W A G E S B E A T  PR IC E S .
W ages in eight leading industries 

of the country have increased all the 
way from 74 per cent, to 112 per cent, 
since the pre-war period, whereas liv
ing costs have increased only (51 per 
cent. This is the report  of the Na
tional Industrial Conference Board, 
which has been collecting the figures 
in the metal, cotton, wool. silk. shoe, 
paper and chemical industries.

At the outset it is easy enough to 
show that no one in the trade, whether 
he he a jobber, wholesaler, or retailer, 
is in any doubt as to the makeup of
the w<Xden knit wear which he deals
in. E;ac'll of them knows that the
term s “merino.” “cashmere, ” <‘ wor-
sted,! or “wool” applied to under-
wear 0r other knit goods does not mean
that the: artic les are made wholly of
wool 0 r camel’s hair as the case mziy he.
Quiti a lot of them, in fact. \vhich look
like wo\>1 are made wholly cif c<it ton.
with a little 5dioddy on the cmtside to
give tl16 color and partly the feel that
real \vDCden gfiods have. But this does
not deceive the dealer, who may there
fore be left out of the calculation. 
Then. ; (gain, so far as the consumer is 
concerned, it is easy enough to show 
that many of the goods containing only 
a certain percentage of wool in their 
composition instead of being all wool, 
have decided merit and value. In fact, 
there are comparatively few knit good- 
made which are all wool, and there are 
many persons who. for one reason or 
another, do not wish to wear all-wool 
garments. The only question is whether 
it is fair to describe something as of 
wool when it contains only. say. 10- or 
20 per cent, of that material, and wheth
er the consumer is deceived by the 
term under which it is sold. The prac
tice certainly opens the door to a kind 
of fraud if the consumer is not posted, 
hut. of course, the fraud cannot he laid 
at the door of the producer if an un
scrupulous dealer pretends that the 
composition of an article is what it is 
not. Should he. however, seek to hol
ster up his claim by using the manufac
turer’s misleading 1abel or brand, it is 
difficult to see how the latter can he 
held entirely blameless. So the one 
question is whether the protection of 
the public calls for the abolition of an 
old-established trade practice.

R E A SO N  F O R  C L O SE D  S H O P.
Recent disclosures in Chicago to 

the effect that union labor leaders 
have “bled" the clothing manufactur
ers of that city to the tune of over 
$2,000,000 by fines and penalties, fur
nish the real reason for the clo.-ed 
shop and collective bargaining prop
aganda. In no case did one penny 
of the blood money go into the treas
ury of the union. It all stuck fast 
to the filthy lists of union leaders.

The closed shop and collective bar
gaining enables the unscrupulous 
union leader—and such a thing as an 
honest union leader never existed— 
to use the poor dupes he controls as 
a club to blackmail the employer of 
labor.

When the typographical union call
ed a strike on the Tradesman, thirty- 
five years go. the leader of the strike 
cal'ed at the office and said. “ It you 
will hand me $50 ON T H E  SID E, T 
will fix it up for you.”

Of course, the offer was spurned, 
because no honest man can have any 
dealings with a union official and not 
get the worst of it. No one can h a n 
dle pitch without being defiled.

T o  have settled with the unscrupu
lous whelp who demanded a bribe of 
$50 would have resulted in his calkng 
another strike the next week and then 
demanding $100 O N  T H E  S ID E  t > 
ca'l it off.

No honest man can have any deal
ings with union leader? without get- 
tin g the worst of it. because they are 
all blackmailers of the worst descrip
tion. They thrive by blackmail and 
use the unthinking member? of them 
organization as a club to extort  hlo vl 
monev. T hat  is the only reason th ’v 
have for being leader?, walking dele
gate? business agents and official?.

In the light of these facts, the man 
who can see no harm in the closn 1 
shop and coj'e stive bargaining :s 
about as intelligent as an oyster.  The 
man who advocates either i? a d>o- 
rrerous man to he at large because li° 
i? an enemy to the freedom of the in
dividual and civilization of the a ,Te-. 
He is an iconoclast who would de
stroy everything worth having in this 
world.

Happiness is norm al; unhappiness is 
abnormal. God meant for us to he 
hannv: ;t is our own fault if we are 
otherwise. Circumstances and condi
t ions  may c on tro l  our bodies to a cer
ta in extent, in that we mav he con
strained to he at a certain place and do 
a certain work for a certain number of 
hours each d ay ; but no circumstances 
o r  conditions, no man or woman, should  
control our minds. We can become 
whatever God intended us to he. no 
matter how hard the tasks which our 
hands have to do.
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Americans Utterly Abandoned by 
Their Government.

Grandville. Nov. 11—Shades of 
W ashington and Jefferson w hat are 
we coming to in this Nation of ours!

L ater developm ents in the Jenkins 
case paints in blacker dye the pusil
lanim ous surrender of the L?nited 
S tates to  the dictates of Mexico. Not 
only has the Mexican governm ent de
clared it will not pay the ransom  for 
the release of the Am erican consul 
at Pueblo who was kidnapped by 
Mexican bandits, or. as later advices 
seem to indicate by soldiers of the 
national arm y of Mexico whose com 
m ander-in-chief C arranza is. but the 
U nited S tates authorities have, if re
ports are correct, proclaim ed their 
in ten t to  ignore the whole affair, 
meekly avowing th at they have no 
pow er in the m atter w hatsoever.

Tf Jenkins, a United S tates official 
remember, seeks redress and his m on
ey back he m ust get it out of the 
Carranza governm ent. Isn ’t th a t en
couraging news to  send out to our 
different m inisters, consuls and the 
like who are at presen t representing  
the United S tate in foreign lands?

Tf one of these men. while perform 
ing duties incum bent upon him as a 
representative of the United States, 
is set upon, m altreated , kidnapped 
and held for ransom  by brigands lie 
lias no recourse save from those 
■'ri'endly to  the outlaw s them selves, 
bis governm ent a t hom e washes its 
hands of the whole proceeding! Could 
anything he m ore cowardly and hu
m iliating on the p art of any govern
m ent on earth , much m ore so on the 
"a r t of the Great Republic of N orth 
Hu erica. the m ost powerful nation in 

the world?
I nder such conditions it m ay come 

to be regarded as anything but a de
sirable position to serve the United 
S tates in one of these outlying cities 
in a foreign land. H ow  long since 
has it become a policy of this govern

m ent to  desert one of its officials in 
the hour of trouble and danger to  life 
and liberty?

I t does seem as though a Nation 
like ours, which has ju st em erged 
from  the greatest war in history  w ith 
flying colors, would hardly demean 
itself to sit at the feet of C arranza 
and beg of him to  spare its feelings 
by not refusing  to punish the kid
nappers of one of our consuls.

The assertion of our S tate D epart
m ent that a G overnm ent agen t abroad 
has no special claim to official p ro 
tection against ou trage is a doctrine 
so outrageous in its nature, so dem or
alizing in its effect as to be absolutely 
indefensible.

W hat inducem ent, under such a ru l
ing. would there  be for tak ing  a posi
tion under this Governm ent in foreign 
lands, know ing that the official so 
sent would be wholly a t the m ercy of 
the country  in which he was serving. 
W ith  the pro tecting  arm  of his own 
Governm ent w ithdraw n the m om ent 
he stepped beyond the boundaries of 
the U nited States, no man of sense, 
no m an fit to represent this Nation 
in a foreign city would accept the 
position. He could do no good in it 
even if he did accept. Once let it be 
known th at this Am erican Republic 
w ithdraw s its pro tection  from  her 
citizens the m om ent they step foot 
on foreign soil, how  long th ink  you 
our Governm ent would he respected 

y the veriest pigm y nation on earth?
An Am erican official in a foreign 

land who cannot count on the support 
of his Governm ent when he falls into 
trouble there  would certain ly  be an 
object of nitv. and could in no way 
aid any of his fellow countrym en in 
d istress when they should have reason 
to call on him.

Such a doctrine, false to everyth ing 
American, false to the teachings of 
the fathers, false to the ’fleas of the 
m anhood of every self-respecting 
Am erican citizen, cannot stand the 
te s t of trial. Such a lame and flabby

in terp reta tion  of Am erican law will 
serve as invitation for every bandit 
clan in old M exico to go ahead and 
kidnap, rob and m urder A m ericans 
as they  choose.

O ur G overnm ent has been engaged 
in m ealy-m outhed confab w ith th at 
arch scoundrel, Carranza, long enough 
to  know who and w hat he is. W e 

now he is no b e tte r than a bandit 
him self; we know th a t he upholds all 
so rts of outrages com m itted against 
Am ericans and th a t he is none too 
rood to  share in the spoils of these 

outlaw  gangs who are doing a land 
office business kidnapping Americans, 

olding them  for large ransom.
T here  can be no hope for better 

th ings while the p resent sta tus obtains 
am ong Governm ent officialdom at 
W ashington. Undoubtedly. Consul 
Tenkins has annoyed the S tate De- 
oartm en t by perm itting  him self to  be 
kidnapped, and after furnishing the 
ransom  m oney, appealing to it for a 
refunding of the cold cash paid by 
his friends to the C arranza banditti

Finding lrm self robbe«4, of a for
tune, the American consul a t Puebla 
io doubt expected his Governm ent 
would hack him up in g e tting  his 
m oney back fr^m the robbers. Not 

i. however. T he m anner in which 
the W ashington authorities turn  down 
' heir own official representative in 
M exico is enough to nauseate a dog.

Old Tim er.

Only Two Out of Twenty-Five 
Thousand.

Grand Rapids. Nov. 10—T he fol
lowing; election taken from a recent 
issue of the New Y ork Journal of 
Commerce will stand reprin ting  in 
your excellent journal.

C harles N. Rem ington.

‘‘It is an unconscious compliment 
fo the grocers of New Y ork—and it 
is equa’lv true of o ther cities—that, 
a fter all the ran ting  and haranguing 
against the grocer as a profiteer, an

absurdly inconsequential, alm ost neg
ligible num ber of actual instances, 
have been disclosed and proven.

“ I t  is equally felicitous th a t w ithout 
exception the efforts have m et with 
:io opposition from  the grocers, but 
ra th e r as much keenness to  prove the 
facts as the reform ers and officials 
displayed.

“D uring the war, out of over 25,000 
com plaints filed w ith the New York 
Food A dm inistra to r and investigated, 
exactly tw o—count ’em ; tw o— ever 
came to trial. A t least this was the 
sta tem ent made recently  by the Sec
re ta ry  of the Board in a public ad
dress.

“Even fewer have faced the bar of 
’ustice in the la test spasm  of h y ste r
ical ou tcry  against the profiteer, and 
it does not appear that actual enquiry 
into prices very  seriously raises any 
challenge to  the grocer and his prices, 
however much a cursory  glance a t the 
circum stances may raise the cry of 
profiteer.”

Bringing Back the Days of Long 
Ago.

Mrs. Florence S. Babbitt, now 73 
years of age, after devoting a life
tim e to the collection of old ceramics, 
jew elry, clothing and household u ten 
sils, m ost of which has found perm a
nent lodgm ent in the P ioneer collec
tion in Lansing and the City Museum 
in Grand Rapids, is now devoting  her 
time to  the display of quaint a ttire  
in the leading dry  goods sto res of 
the State. She herself appears in 
these garm ents, ranging from  forty  
to  eighty years old. H e r knowledge 
of these m atters is both accurate and 
com prehensive and the exhibition she 
presents is u tte rly  devoid of clap trap  
o r sham. She can be addressed  at 
her hom e city, Ypsilanti.

FAIR PLAY
The clipping below came to our attention some days ago, and seemed to be such a reasonable statement of the obligations of 

each one of us towards the rest of us that we reproduce it here in the hope that it may help us all to see our obligations a little 
more clearly, and keep us all from doing or saying extravagant things:

^Modern society is necessarily co-operative. The population of this country cannot make a living as a primitive people by 
hunting and fishing. They must supply their wants by means of organized industry, exchanging goods and services with each 
other. That kind of peaceful, progressive society is only possible upon the basis of respect and consideration for each other's 
rights. There must be an honest desire to give and take on terms that are mutually fair. The idea that the social groups shall 
take advantage of any strategical position which they may hold to get the better of each other is repugnant to the whole idea of 
co-operation, and in the long run no such advantage will be tolerated.

The Boys fought the big War to make the world safe for democracy.

Let us work to make America safe for Americans.

W o r d e n  ( G r o c e r  C o m p a n y

G RAND RAPIDS—KALAMAZOO—LANSING  
THE PROMPT SHIPPERS
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Gabby Gleanings From Grand Rapids

Grand Rapids, Nov. 11—T he Bag- 
men of B agdad gave one of th e ir an
imal parties Saturday evening a t the 
U. C. T . headquarters in the L indquist 
building. T he com m ittee, headed by 
Prince W alter Lypps, outdid them 
selves in p u ttin g  on a party  th a t will 
long rem ain in the m em ories of those 
present. A bout nine bells beautiful 
stra ins of music began to  drift 
through the archw ays of the  beauti
ful dancing hall and the m erry  crowd 
sallied forth  for a very enjoyable 
evening.- D uine’s o rchestra  furnished 
the music. Ju s t a m inute! A fter dan
cing had progressed  for som e time 
som eone yelled dining room  and there 
everybody found an abundant supply 
of ice cream  and cake to  cool their 
parching th ro a ts  from over exertion 
m follow ing the beautiful stra ins of 
music. Mr. Chairm an and your co- 
operators, we are for you and for you 
strong. Come again with one of those 
lovely parties and we will fill th a t old 
hall to overflowing.

Stop! Look! L isten! Big beach 
party  Nov. 22.

A t last the B row n-W illiston Hotel, 
Ionia, has changed hands and will be 
known as Baiiy Hotel, w ith a p rom 
ising outlook for a general cleaning 
up, good m eals and prom ises of no th 
ing but service and the best accom 
m odations to  the traveling  public. 
T he new m anager believes in h itting  
the ball, for he is now featuring  chick
en dinners every night.

D on’t forget the big beach dancing 
party  Nov. 22.

O ur old friend, B ert A. Hudson, 
paid our fair city a visit the past week, 
blow ing in from  Milwaukee. W el
come to our city, Bert.

F ea tu ring  a Beach dancing party  
at the U. C. T. quarters Saturday
Xov. 22.

O ur genial Jun ior Counselor, J. M. 
V anderm eer, has been laid up the past 
week with tonsilitis and still has a

very bad th roat. Joe has had an imi
tation  hospital a t his place, as his 
wife and little son have also been en
terta in ing  the same malady.

A re you going to  bring  a friend to  
the Beach party .

H erb ert Godfrey, of the B rown- 
Sehler Co., has re tu rned  from  Parm a, 
where he was called by the very sud
den and unexpected death of his 
father. T he balloon will go up Sat
urday evening a t the big Beach party .

D on’t fo rget to pay assessm ent 152. 
Due Nov. 15.

A ncient M ystic O rder of Bagmen 
of B agdad will hold their regular 
m eeting  Saturday evening in the U. 
C. T. council cham bers. B ring your 
fez and a new member.

B ring your pail and shovel to the 
Beach party .

John D. M artin and wife spent Sun
day w ith C. M. Lee and family, at 
Toledo. A fter an extended business 
trip  they will re tu rn  home next Sat
urday via D etroit, calling on Jo h n ’s 
custom ers en route.

The regular m eeting  of Absal Guild. 
Ancient M ystic O rder Bagmen o f  
Bagdad, will be called to o rder Sa tu r
day evening, Nov. 15, a t 7:30 a t  the 
new hall in the L indquist building. 
M atter of im portance will come be
fore th at m eeting and it is very im
po rtan t to every Prince to  be present. 
T here will be an initiation.

T here  will bv no m arriage or giving 
in m arriage in heaven, it is under
stood, which sounds p re tty  a ttractive  
to a man who hasn’t seen a bare 
book on which to  hang his coat and 
vest for fifteen years.

One reason so m any doughnut 
shops are appearing  on residential 
corners seems to be th a t the dough
nut is the one th ing  the drug stores 
forrrot to carry  in stock.

T he object of an organization 
am ong clerks in Chicago is to “glorify 
the w earing  of patched, frayed and 
shiny suits, resoled shoes and revivi
fied neckties.” But is it not easier to

paint a lily than  to glorify a shinv 
suit?

T here is com plaint th a t the near- 
beer is not near enough; however, the 
far-w iskey on the m arket should be 
plenty far enough from  the real thing.

B athing suits will not be necessary 
at the big Beach party .

 ̂T he ten th  annual m eeting of the 
G rand Rapids T raveling  M en’s Ben
efit A ssociation will be held Saturday 
afternoon, Nov. 15. a t 2 o 'clock in 
the new council cham ber, L indquist 
building, corner Island and Ionia. 
The annual dues will be payable at 
th a t time.

Sand will be prohibited a t the 
Beach party.

All traveling  men m aking Cadillac, 
’a iling on the g rocers and m eet deal
ers. take w arning. S tore will be clos
ed every T hursday  afternoon.

F. E. Smith, of the Rysdale Candy 
Co., has accepted a position with the 
Liquid Carbonic Co. and will have 
charge of the fountain and svrup de
partm ent, w ith headquarters 'a t  Dav
enport, Iowa.

Hea* the breakers roar a t the Beach 
party .

George Rysdale. of the Rysdale 
Candy Co. is en terta in ing  the m em 
bers of his w hist club at his sum m er 
co ttage a t P o rt Sheldon. T he main 
a ttrac tion  will be chasing the fleet 
footed bunny and a shooting  exhibi
tion by George himself.

W e are now ready to  announce the 
big Beach party  to  be held Saturday 
evening. Nov. 22 a t the new U. C. T. 
hall. T his party  will be very ex trao r
dinary. but we are not inclined to di
vulge any secrets as to the features to 
be pulled at this party. Ju s t you come 
and then your curiosity  will be ap
peased. L. F. Stranahan.

Defined.
"Pa, w hat is dyspepsia?”
“I t  is the rem orse of a guilty  stom 

ach, m y son.”

The really satisfied cus
tomer is not looking for 
cheap foods today but 
15 looking for the best 
quality at reasonable  
prices.

Bel-Car-Mo
Peanut
Butter

meets the requirements 
of your particular cus
tomers and encourages 
the careless buyer to 
appreciate your atten
tion to quality in food 
products. Display “ Bel- 
Car-Mo” —it m a k e s  
friends for the store.

Order from 
Your Jobber

I N C R E A S E  Y O U R  B I S C U I T  P R O F I T S

Advantages o f an

IDEAL S^ ™ E i / i CV / Z , , ^ ARTMENT JO O S E  \y iL E S  BISCUIT (O M PA N Y
A  C om plete Stock w ith  Smallest Investm ent

It C reates In terest and C onsum er's Demand DCLtCCTS O f S lX T lS h lflC  S i  SC l i l t  S
Ask the Sunshine Salesman—He Knows C H I C A G O
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Movement of Merchants.
Marion—Irvin Howell has sold his 

bakery to \ \  illiam DeForrest.
Am ble—G ilbert O lsen succeeds O l

sen & Olsen in general trade.
Kalamazoo—Ray Johnson has engag

ed in the meat business at 112 Portage 
street.

Eaton Rapids—Horner Bros, are 
building a large addition to their wool
en mills.

Sturgis—John Martin is erecting a 
new bakery building which he will open 
about December l.

Em pire—The Em pire State Bank 
has increased its capital stock from 
$20,000 to  $25,000.

Pontiac—The Phase M ercantile Co. 
has increased its capitalization from 
$150,000 to $400,000.

Berrien Springs—Mrs. A. Snyder will 
open a home bakery in the Armstrong 
building in the near future.

M arysville—The M arysville Savings 
Bank has been incorporated with an 
authorized capital stock of $100,000.

H udson—Donald P ittenger lias as
sumed the m anagem ent of the Com
stock hotel, succeeding John C. Hunt.

C oncord—The Concord Farm ers 
E levator Co. has been incorporated 
with an authorized capital stock of 
$40,000.

Saginaw—The Popp & W olf H ard
ware Co. is making plans to erect a 
modern four-story building on the site
of its present sto;re s:ite.

Cadillac—The 01s<ui Shoe Stock lias
been purchased by Je annot & Nelson of
Muske:gon. The store is o»ne of the
oldest business h ili eiS in Ca dillac.

Jack son—lohn Mo rrissey has re-en-
gaged in the groce r y busi ne 5■ s after an
alisene.e of three ye?irs, at >11 Cooper
street. The Hnl} Gr■ocer Co. furnished
the stc>ck.

Detroit—The 1file Products Co. has
1 »een incorporated \vith an authorized
capital stock of $;i 000. of whiich amount
$2.500 has been subiscribed and $1,000
paid in in cash.

Detr oit—The Fturn s Pattern & Ma-
chine Co. has Ineen incorporated with
an anthorized capital stock .of $10.000.
all of which has; been suhsicribed and
paid in in cash.

Jack-son—W. C:. fIberbach has pur-
chased the grocery stock of Hnffnagle
X: Shomary and ivili continui? the busi-
ness ait the same location. F'ourth and
Frankl in streets.

Dein »it—The T.. G. Hays Scales Co.
has bet-n incorporat ed to dea' at whole-
sale and retail in machinery, mechanical 
parts, automobile accessories etc., with 
an authorized capital stock of $5,000, 
of which amount $3,700 has been sub
scribed. $1,863.38 paid in in cash and 
$836.62 in property.

Bendon—L. M cLean & Co. have 
sold their stock of general m erchan
dise to \ \  illiam X. Sweet, form erly 
engaged in trade a t Cedar, who has 
taken possession.

Detroit—The Sunrise Grocery & 
Fruit Co. has been incorporated with 
an authorized capital stock of $4 000, all 
of which has been subscribed and $2,- 
000 paid in in cash.

A lba—O ne of the oldest business 
places in Alba changed hands last 
week when the E. M athews & Son 
hardw are store was purchased by !•'. 
M. Shepard & Son.

D etro it—The Parisian  Baking Co. 
has been organized with an au th o r
ized capital stock of $10,000, of whi-h 
am ount $5,000 has been subscribed 
and paid in in cash.

P ort H uron—The Federal Lum ber 
Co. has been organized with an a u 
thorized capital stock of $15 000. all 
of which has been subscribed and paid 
in. $5,000 in cash and $10,000 in p rop
erty.

Kalam azoo—A nticipating the return  
of the railroads to their private ow n
ers. the Kalam azoo Railway Supply 
Co. has increased its capitalization 
from  $150,000 to $300,000 as the first 
step in a program m e of expansion.

Detroit—The M. M. \ \  . Co. has been 
organized to conduct a general repair 
and metal manufacturing business, with 
an authorized capital stock of $3,000. all 
ot which lias been subscribed and paid 
in. $900 in cash and $2 100 in property.

Kawkawlin—-The hardw are store of 
\ \  illiam Stevig was entered by bu r
s’ ars last T hursday n ight and about 
8500 w orth of loot was taken, includ
ing autom obile tires, knives, razors, 
jew elry and auto parts. The thieves 
escaped in a car.

D etro it—T he Skrzycki-R egan-M ey
er? Co. has been organized to  conduct 
a general baking business, with an 
authorized capital stock of $100,000. 
of which amount $77,410 has been sub
scribed. $1 000 paid in in cash and 
$50,600 in propertv.

Jackson—\ \ . A. Risheill has pur- 
chased the A. A. Collins grocery 
st- ck. corner of Francis and High 
streets, the \ \  est End grocery stock. 
Center and Ganson streets and the 
A. B. D exter grocery stock at 113 
South Jackson street, m aking sev e n  
stores in his chain of Basket G rocery 
stores.

Gladwin—The Gladwin County Co- 
O perative Association has been o r
ganized with an authorized capita' 
stock of $75,000. of which am ount 
$40,000 has been paid in in cash. The 
Association has purchased the grain 
elevator, lum ber and fuel business of 
A. E. M cGeorge & Son and will con
tinue it under its own name.

F lubbardston— P atrick  H . Fahey, 
dealer in general m erchandise, has 
purchased the E. Q. W ebster stock of 
general m erchandise, a t C arson City 
and will conduct both stores.

D etro it — The D etro it T erm inal 
\ \  arehouse has been incorporated 
with an authorized capital stock of 
$10,000, all of which has been sub
scribed and $1,000 paid in in cash.

Manufacturing Matters.
Benton Harbor—The Superior Steel 

Co. is building a $200,000 addition to 
its plant.

Kalam azoo—The N ational Corset 
Co. has been re-organized under the 
style of the Naco C orset Co.

Bay City—The Bay City Banana 
Crate Co., owned and operated  by 
Max and Edw ard Kleinke, will in
crease its floor space.

L apeer—Samuel P. Elson. of Yas- 
sar, has purchased a half in terest in 
the Lapeer G as-E lectric Co.’s p lant 
and will reside a t this place.

Detroit—The Parcel Post Scale Cor
poration has been organized with an au
thorized stock of $10,000, all of which 
lias been subscribed and paid in in cash.

Mt. Pleasant—The Columbia Sugar 
Co. has taken over the old sugar fac
tory and will remodel and enlarge it. 
having it ready for business at an early 
date.

Caro—The Michigan Sugar Com
pany s plant has been employing a force 
of 400 men and lias been s1 icing an av
erage of 1.000 tons of beets every 24 
hours.

Cadillac—The Helm Brick Machine 
Company has just received an order 
from France for Helm brick machines. 
The local product will be used in help
ing rebuild France.

D etro it—T he D etro it Rubber Stamp 
Co. has been incorporated with an 
authorized capital stock of $1,000. ail 
of which has been subscribed and 
$250 paid in in cash.

R ochester—T he R ochester Foundry 
X Machine Co. has been incorporated 
with an authorized cap ita’ stock of 
$30,000. all of which has been sub
scribed $5,300 paid in in cash.

D etro it—T he N ational W oodw ork
ing Co. has been incorporated with an 
authorized capital stock of $10 000, of 
which am ount $6,000 has been sub
scribed and $2,400 paid in in cash.

Bay City—The Michigan Reed Fiber 
Co. is a new concern which has been 
incorporated and expects to begin 
production soon. The capital is $50,- 
ooo. of which $25,000 has been subscrib
ed.

Port A ustin—The M ayers B ro thers 
T  ool M anufacturing  Co. has been in 
corporated  with an authorized capital 
stock of $25 000, all of which has been 
subscribed. $2,100 paid in in cash and 
$4,000 in property.

D etro it—The W att Safety Scaffold 
B racket Co. has been incorporated 
with an authorized capital stock of 
$4,000. of which "am ount $2,000 has 
been subscribed and paid in, $500 in 
cash and $1,500 in property.

Mt. Clem ens—T he Reynolds M otor 
T ruck Co. has been incorporated wFh 
an authorized capital stock of $185,- 
000 common and $15,000 preferred, of 
which am ount $108 200 has been sub
scribed and $23,275 paid in in cash.

Benton Harbor—H. L. Schwartz and 
S. Shapiro, of Benton Harbor, have o r
ganized a new enterprise in that city 
under the name of the W olverine Glass 
Novelty Co. It will cut glass in ovals 
squares and circles for automobiles, gas 
meters and alarm clocks.

D etro it—The M arkey & Belprez 
M anufacturing Co. has been o rg an 
ized to m anufacture and sell brass, 
bronze and o th er m etal bushings and 
bearings, w ith an authorized capital 
stock of $10,000, all of which has been 
subscribed and $2,500 paid in in cash.

D etro it — The G urney-B lanchar J  
Co. has been organized to m anufac
tu re  and se’l m arking devices and do 
general machine work, w ith an au
thorized capital stock of $40,000. : f 
which am ount $35,000 has been sub
scribed and paid in, $2,000 in cash and 
$33,000 in property.

Detroit—George H. Barnes has merg
ed his electric and combination light 
manufacturing business into a stock 
company under the style of the Barnes- 
Gayney Co., with an authorized capital 
stock of $50,000, all of which has been 
subscribed and paid in. $1,250 in cash 
and $48,750 in property.

Death of Former Grand Rapids Edu
cator.

Calvin Thom as, P rofessor of G er
manic L anguages and L iteratu re  at 
Columbia U niversity  for tw enty-th ree  
years, died Tuesday of heart disease 
■at his home, 490 Riverside Drive. He 
had been in poor health  for some 
tune, but only became ill the day be
fore his death. H e was born near 
Lapeer. Mich., in 1854.

Professor Thom as, who became one 
of the g reatest au thorities in Am erica 
on Germ an literature, particularly  
Goethe, was graduated from the U ni
versity of M ichigan in 1S74, from 
which institu tion  he received an 
LL.D. in 1904. A fter a brief period 
'f  teaching Latin  and Greek in a 
Grand Rapids H igh School he went 
‘o Leinsic for a year’s study. On his 
re tu rn  he entered  the Faculty  of his 
alma m ater and rem ained there until 
1.896, rising  from  instru c to r in G er
man to  full professor in eight years.

D uring  his life at Columbia Pro- 
• ssor Thom as im pressed him self on 

bis students^ and the life of the uni- 
ity by his learn ing and his stro n g  

personality. Unlike some specialists 
a T eutonic subjects he showed scant 

sym pathy with the enem y during the 
or as is shown in these w ords w rit

ten by him in the spring  of 1918: 
“Prussianism  has now unm asked 

itself: it stands for ju st w hat A tilla 
and Tam erlane and Genghis Khan 
food for. th a t is. for conquest, dom- 
nation. and swag. I t  has become 
■lain as a pikestaff th a t there  will be 

no good life possible on this planet 
•r those who love liberty, justice, 
nd fair play until the m enace of the 

Beast is done away w ith.”
" f t  is no tim e now for those who 

re p rofessors of Germ an, who have 
lived in_ Germany, who have loved 
m any th ings in Germ an life, and who 
sincerely wish well to the German 
neople—it is no tim e for us to senti
m entalize in an elegiac strain  and 
urge th a t the Germ ans are fond of 
flowers and C hristm as trees and folk
songs. T hey have given them selves 
over to  the Beast, and we have gfot 
to fight the Beast until he is no longer 
dangerous. N ever since the tim e be
gan did a nation fight in nobler cause.” 

H is wife, whom he m arried 1884. 
was Miss M ary E leanor A IF n  of 
G rand R ap id s—New York Times.

M. W . M artz has engaged in the 
grocery  business a t R iverhark, the 
W orden  G rocer Com pany furnishing 
the stock.
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GROCERY*™ PRODUCE MARKET

T he G rocery M arket.
Sugar — The adm inistration  at 

W ashington has succeeded in precip
ita ting  a fearful tangle, so far as the 
M ichigan m arket is concerned. A fter 
au thorizing  a price of 18c for New 
O rleans p lanta tion  granulated  and 17c 
for clarifield, the A tto rney  General 
of the U nited S ta tes w ired the beet 
sugar factories in this S tate last F ri
day that they m ust sell their product 
on the basis of 10c hereafter, instead 
of 10$4, as previously authorized. As 
the W isconsin beet sugar m anufactur
ers are perm itted  to charge 13c and 
the W estern  refiners are authorized 
to charge 12!/>c, the discrim ination 
against M ichigan was so m anifest 
that the m anufacturers declined to  
make fu rther shipm ent until the m at
te r  of price can be adjusted  on a more 
equitable basis. T his will tend to  cut 
short the supply of sugar for a few 
days, but indications are not lacking 
th at the consum er is p re tty  well sun- 
plied with sugar and th a t norm al con
ditions will again hold sway in the 
near future.

T ea—T he m ark e t shows no change 
for the week, the dem and being very 
quiet. I t  developed during the week 
that the stock of broken teas is low 
everyw here on account of restric ted  
im ports. Japan  reports th a t so far 
the shipm ents of Japan  teas have fall
en off over 7,000,000 pounds. The 
Japan tea situation  is accordingly very 
firm, with a strong  undertone.

Coffee—T he m arket for Rio and 
Santos coffee has show n little  o r no 
change during  the week, but the u n 
dertone is firm. Offers from  Brazil, 
however, are all h igher and if this 
keeps up prices here will probably ad
vance som ew hat w ithin a sh o rt time. 
Dem and is very small. Milds are 
stro n g  in sym pathy, but show no p a r
ticular change during  the week.

Canned Vegetables—Corn is being 
pushed for sale and some Southern 
brands are now obtainable at $1.10 in a 
large way, f. o. b. factory. This is 
about 15c per dozen below the opening, 
but is still very nearly twice the normal 
price. Demand for corn of all grades 
is light. Tomatoes show no change for 
the week, prices, being about as last 
quoted. Demand is light also for them. 
Fancy grades are scarce.

Canned F ish—Salm on show s no 
change; every th ing  is scarce and very 
high. Sockeye salm on is particularly  
scarce. T he only th ing  which shows 
even a trace o f weakness is pink A las
ka. Maine sardines are so low that 
some exporters are beginning to be
lieve they are good p roperty  and are 
m aking some enquiries. T he m arket 
has not yet been affected by this.

Dried Fruits—Prices show no change 
anywhere. Thompson seed,ess raisins 
are being resold at an advance of about 
2c per pound over the opening. This 
grade of raisins is the firmest in the 
list. 1 here has been considerable busi
ness in re-sales of dried fruits at pre
miums over the opening. Practically 
the entire line of dried fruits is scarce.

Syrup and Molasses—G ucose is still 
in active demand at prices which show 
no change for the week. Compound 
syrup is beginning to look up a little 
on account of the cool weather, but 
shows no change for the week, either 
in demand or general condition. Sugar 
syrup is still wanted to some extent for 
export and there is also a good domes
tic m anufacturing demand. Prices are 
high and unchanged. Molasses is com
paratively scarce and prices are fend
ing upward.

Cheese—T he m arket is very firm. 
The quality' of cheese a rriv ing  is fair 
for this tim e of year and there is a 
good consum ptive demand. W e look 
for continued good trad ing  in cheese 
and receipts are about norm al for this 
time of year.

P rovisions—The m arket on lard is 
steady to firm, quotations ranging
about the same as last week’s quota
tions. T here  is a m oderate suppiy
and a fair demand. The m arket on 
lard substitu te is about y2 cent per 
pound higher than  previous quota
tions. T here is an adequate supply
to m eet the present good demand. 
The m arket on sm oked m eats is 
slightly  easier, quotations having de
clined.

Salt F ish— E very th ing  is scarce and 
high, with prospects of still further 
advances, although m ost peop'e still 
belie\ e that Irish  m ackerel, if boats 
can be obtained to bring them  over, 
will be cheaper w ithin a few weeks.

Review of the  Produce M arket.
Apples— Fall Pippins, $2 : Kings. 

$2.50; N orthern  Spy, $3@3.50; G reen
ings, $2.50; Baldwins, $2.50: Russets, 
$2

Bananas—$8.25 per 100 lbs.
Beets— $1 per bu.
B utter—T he m arket is firm, there 

being a good dem and for cream ery at 
this time. T he receipts are m oderate 
for this time of year and strictly  fancy 
goods are in light supply. Local dea’- 
ers hold extra cream ery a t 64c and 
No. 1 a t 60c. P rin ts, 2c per lb. addi
tional. Jobbers pay 50c for No. 1 
dairy in ja rs  and 40c for packing 
stock.

Cabbage— $1 35 per bu. or $3.75 per 
bbl.

C arro ts— Local produce dealers pay 
00c and sell at $1.10 per bu.

Celery—30c per bunch; jum bo, 50c.

Celery-Cabbage—$1.25 per doz.
Cocoanuts—$1.40 per doz. or $10.50 

per sack of 100.
C ranberries— L ate H ow es com 

m and $10.75 per bbl. and $5.50 per 
K  bbl.

Cucum bers— H ot house, $2.25 per 
doz.

E ggs—The m arket is firm. T here 
is a good dem and for eggs at this 
time and a m oderate supply. W e look 
for continue good m arket in tire im
m ediate future. Local jobbers are 
paying 66c for candled, fresh, loss off 
including cases. Cold storage holders 
are feeding out their stocks on the 
basis of 52c for candled firsts, 47c for 
seconds and 41c for checks.

Garlick—90c per lb.
G rapes—California M alagas and 

E m perors, $3.25 per crate; E m perors 
in kegs. $7.50.

Grape F ru it—$4.50 per case for all 
sizes of F loridas.

Lem ons— California. $8.50 for 360s 
and $9 for 300s or 240s.

L ettuce— Iceberg, $6 per crate of 
3 to  4 doz. heads; hot house leaf has 
been advanced in price by the new 
g row ers’ association to 18c per lb.

M elons—H oney Dew; $3; Casaba. 
$2.75.

O nions — California A ustralian 
Brown. $5 per 100 lb. sack; California 
W hite. $5.50 d itto ; Spanish, $3.25 per 
crate for e ither 50s or 72s; home 
grown, $4.75 per 100 lb. sack.

O ranges—Late Valencias. $6.50@7; 
Sunkist Valencias, $7(7/7.25.

P o ta to es— Hom e grown, $1.60 per 
bu; Baking from  Idaho, $4 per box.

Quinces—$3 per bu. for home 
grown.

R adishes—H o t house 30c per doz. 
bunches.

Squash— $2 per 100 lb. for H ub
bard.

Sweet Po ta toes—$1.85 per ham per 
or $5.25 per bbl. for Virginia.

General Conditions in W heat and 
Flour.

W ritte n  for th e  T radesm an .
The International Institute of Agri

culture, with headquarters at Rome, 
shows the yield of wheat for 1919 in 
the Northern Hemisphere countries 
amounts to 1.730.000.000 bushels, which 
is 150.009.000 bushels below the yie’d of 
1918 and 66.666,000 bushels below the 
average yield of four years preceding 
1918 and as the Northern Hemisphere 
countries produced approximately one- 
half the normal crop of the world and 
the Southern Hemisphere countries 
have only raised a normal crop, it can 
be readily seen the world wheat crop 
this year is not only shorter than a 
year ago but below the five years’ av
erage.

The United States Grain Corporation 
stated recently through the columns of 
the Press that it would resell some of 
its holdings of hard wheat to those 
mills who were short and unable to 
obtain at a reasonable figure. This, of 
course, appears bearish on the surface 
as the Grain Corporation will resell 
very likely at the government guaran
teed price plus reasonable handling 
charges. Yet on the other hand, the 
very fact that mills may be obliged to 
go to the Grain Corporation for sup
plies indicates a shortage in first hands.

The United States Grain Corporation 
is also offering to resell some of its 
holdings of flour to W ho’esalers. Bak
ers and Jobbers. The price being $10.- 
25 per barrel in 110 jute sacks delivered 
in carload lots and east of the Mississ
ippi river from Cairo to the Gulf. This 
flour, however, is a very similar quality 
to the war flour on which the public 
has become surfeited and it is not 
moving readily. In fact practically 
none has been sold in this territory 
and most of what has been moved has 
gone to bakers. In the first place the 
public wants high quality flour, as a 
matter of fact, the housewife demands 
it. In the second place the government 
flour is packed in unsuitab’e sacks, 140 
jutes, and then again the Grain Cor
poration does not permit, in the minds 
of the wholesaler and jobber, a suffici
ent margin to show them a reasonable 
profit due to increased costs of hand
ling, selling and distributing.

Feeding conditions in the United 
States are very good and crop prospects 
in eastern Europe have shown marked 
improvement. These conditions to
gether with the fact that the Grain 
Corporation has off red to resell wheat 
and is offering to market some of its 
holdings of flour, have caused buyers 
to hesitate, and may result in soft spots 
in the market. Nevertheless for a long 
pull flour and wheat are excellent prop
erty and we firmly believe dealers 
should purchase flour for at least nor
mal requirements.

Lloyd E. Smith.

D on’t A rgue W ith  a W om an.
Women as hardware purchasers are 

very different from men. They de
mand the very’ pink of courtesy and a t
tention, and are not pleased with the 
easy-going ways of some dealers. They 
expect clean, bright stores, the latest 
hardware novelties, a place to rest, and 
they are “strong” on bargains, though, 
to be sure, they buy quality goods 
rather than cheap stuff. They are 
r?ther argumentative, but—brother—go 
slow about arguing back!

President W ilson’s telegram of con
gratulation to Gov. Coolidge was only 
the climax of a country-wide expres
sion. From the Governors of other 
states, from men eminent in public life 
and the professions and from a host 
of private citizens, the flood poured in. 
Probably no mere State election ever 
held the absorbed attention of the whole 
country in just the same way as did 
that of Massachusetts last Tuesday. 
On the main question involved, the 
President’s attitude had been made 
clear long before the voting. The 
Boston police strike came while he was 
speaking in the west, and he did not 
hesitate to denounce it as a crime 
against civilization. However radical 
or even inflammatory Mr. Wilson may 
have been at times, he has never 
failed to show that he is a stout believ
er in a strong Government, and the 
sworn enemy of public disorder.

Joseph Nederhoed, dealer in general 
merchandise, R. R„ Marion, re-news his 
subscription to the Tradesman and 
say s : “ It would be very hard for us 
to get along without the Tradesman.”

mailto:3@3.50
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Old Time Opulence Versus Present 
Day Unrest.

Grandville, Nov. 10—A nent the high 
cost of living and the boost in wages 
since the beginning of the world war, 
also as to what constitu tes a living 
wage, why not consult past experi
ence and note how people lived and 
flourished under varied conditions 
when the old world was a few years 
younger than it is now?

From  1857 to 1801 this country was 
m oderately prosperous, although hard 
tim es did w orry some people who had 
to live by the sweat of their brows 
—and there were a lot of them then 
as now.

The w riter was a boy in the um ber 
country  at this time. The mills fur
nished work for men in summer, the 
pine woods in winter. T he ordinary
wages tor mu ! hands were from $12
to $18 per m or¡th and board, very few
getting  the laitter sum. W e m ight
call $16 about the average wage.

Some young sters of 16 to  IS years
pulled down a m onthly wage of 88. 
W hen one rem em bers th at a day’s 
work then was from six to six, eleven 
hours a day. the am ount per hour 
would hardly com pare w ith present 
day wages.

The Civil W ar changed this so that 
at its conclusion, and f< r at least two 
years thereafter, the United States 
enjoyed its golden age of prosperity. 
There was high cost of living then  as 
now. As a clerk in a lum ber town 
store I can easily quote from  m em 
ory many prices that were extant up 
to  and including the year 1867.

F lour sold for $26 per barrel: pork 
$40: oats $1 per bushel, w heat for 
a time around $3. You will note that 
food stuffs were extrem ely  high, al
though potatoes and o ther vegetables 
were not up in com parison. B utter 
was 50 cents per pound. Groceries 
were correspondingly inflated. The 
nest young hyson tea was $2.25 per 
pound: coffee, the cheapest green rio. 
-to cents and little to be had a t that. 
M ost of the coffee was a poor imi
tation  of burn t peas, chickory and the 
like. Kerosene oil. a very im portant 
item. 80 cents per gallon. Sugar was 
25 cents. N othing cheap you see. 
Layer raisins. 40 cents: finecut tobac
co. $2 per pound.

As for dry goods these were very 
high. Common calico retailed a t 50 
cents the yard: o rd inary  brow n sheet
ing, 75 cents: denims, of which over
alls were made. 75 cents: wool socks, 
$1 the pair. Tt required ten yards of 
goods to make a dress in those days 
r f voluminous skirts. W om an’s 
shoes. $5 and up. A suit of all wool 
m en's clothes. $40: fine calfskin boots. 
$10 per pair. Men did not w ear shoes 
then. Hay. $40 per ton delivered.

The one cheap th ing  in the econ
omy of living at the time was fuel, 
which was to  be had for the cutting, 
wood being the only fuel of that day. 
an thracite  coal being used in limited 
quantities only by blacksm iths.

Now we have to come to  the m atter 
of wages. I have given the rate be
fore the war. Im m ediately after its 
conclusion wages reached their h igh
est altitude. Men flocked to the lum 
ber woods from adjoining states, 
many coming from the F.ast as well, 
although Ohio and Indiana furnished 
the greater number.

Common labor in the woods was 
'30 per m onth and board. Men who 

had families and boarded at home 
rot $40. These figures were thought 
erv enticing and men in p lenty were 

‘ > be had for that. One may well 
wonder how men with families made 
' oth ends m eet, yet they did, and 
seemed well satisfied with the wages.

One man. personally known to  the 
w riter, came out of the arm y after 
erving until the end of the Civil W ar 

O r around $13 to $16 per m outh, and 
• oved to Michigan from W estern  
New York. H is fam i'y  consisted of 
ix. his wife, him self and four chil- 
iren. H e got em ploym ent at $40 

z er m onth, which was the top price,

and w orked diligently, b rought up 
nis family, purchased a  wild eighty 
of land, paying therefor $5 per acre, 
and in tim e moved onto the land, 
cieared a fine farm , and was well-to-do 
at the tim e of his passing aw ay some 
twelve years ago.

Une m ust not forget th a t eleven 
hours w as a day’s. work, w ith no half 
holidays and  no loafing on the job. 
Eleven hours a day, six days a week, 
w ithout com plaint, strikes or w hin
ing about a "living wage." If a man 
ceased labor for any length of tim e 
or if he w ent to spend the Fourth  
if July, the time of his absence was 

deducted from his wages. Such was 
■„he custom, to which no one dem ur
red.

,il the early lum bering was done 
on the eleven hour system . Team s 
in the woods were out before day
light in w in ter and w ork until after 
lan tern  light in the evening. The tim es 
were considered good. In  fact, so 
prosperous were the people that, when 
i th reatened  reduction in wages came 
i  move for resum ption of specie pay
ment. a political party  was form ed 
to prevent a re tu rn  to a gold basis, 
and m any m inor victories were won 

y this party.
Men in talking over the situation 

,.i the seventies and eighties frequent
ly referred to the golden age of A m er
ican prosperity  as that im m ediately 
ubsequent to the Civil W ar.

W ages never dropped to  the old 
levels before the war. T he country 
has had its ups and downs under 
various adm inistrations, but the cap 
sheaf of all prosperity , so far as labor 
is concerned, with its eight hour work 
day, half day off Saturday with full 
pay. and a  wage scale that in any 

ther era of the N ation’s h istory  
would have been considered the 
height of opulence, is righ t now in the 
autum n of 1919.

. e seldom  appreciate good things 
when they come to us, even if handed 
out on a golden platter. The time 
will come, however, when the young 
men of to-day will, as grandsires, tell 
their grandchildren of the w onderful
ly prosperous days im m ediately fol- 
awing the K aiser’s war.

Such prosperity  comes but once in 
the life time of men. W ith  kerosene

at 20 cents the gallon to-day and 
dress p rin ts a t 25 cents the yard, and 
sugar a t 13 cents, with wages a t 40 
and 50 cents an hour for common 
labor, as against Civil W ar days, w ith 
kerosene at 80 cents and dress prin ts 
0 cents the yard, wages 15 cents the 

hour, where have we ground for com 
plaint? O ld Tim er.

Apprec'ation of the Late Clem Page.
Owosso. Nov. 11—It is w ith extrem e 

regret and great sorrow  th at we re
port the death of Clem V. Page, who 
passed away Sunday m orning. Mr. 
Page traveled m any years for the 
Baum garden D ry Goods Co., of T o 
ledo. He came to our city fifteen 
years ago to  make Ow osso his home. 
He had been in poor health  for the 
last two years and about six m onths 
ago purchased an in terest in the 
Charles Law rence store, that he m ight 
be at home. He was m anager of the 
dry goods departm ent. H e was at 
the store Saturday in apparently  
usual health, but passed away Sunday 
m orning w ithout waking. Mr. Page 
was a regular a ttendan t a t the U. C. 
T. m eetings. He had held all the 
offices of the Council with credit to 
himself and the Council. He was an 
active w orker in all things th at came 
to him to do. He lived on the b righ t 
side of life. He was a  true gentlem an 
at all tim es and one of God’s noble
men. O w osso Council extend its sin
cere sym pathy to  his wife and family 
in their bereavem ent.

Geo. W . Haskell.

O f course you w ant to  get rich 
quick, but th a t m eans tak ing  chances. 
Can you afford to lose? T h a t is the 
question to keep in mind.

SILVERWARE
To Merchants!

As you know this is the most remarkable season for silverware 
in the history of the country.

Never before has there been so much General Advertising of 
Silverware in the National Magazines and in hundreds of the country 
and city newspapers of influence. The retail merchant is today mak
ing sales of silverware alone near.y as great as his Holiday sales 
in former years. People have money and are buying the things for 
the home they always desired.

For complete and perfect table service they are purchasing pat
terns of silverware from one of the factories whose goods we are 
showing and for which we are the

Factory Selling Agents
You can sell hundreds of dollars worth for TH A N K SG IV IN G  

and CHRISTM AS from these A D V E R T ISE D  GOODS made by the 
Oneida Community, Rogers Bros. 1847, Wm. A. Rogers, American 
Silver Co., International Silver Co., W orld Brand, and others.

Our lines are just now very complete.

W e sell at FACTORY PRICES and can ship promptly.

ORDER N O W —D O N ’T  DELAY

“Clinton” Pattern

“Somerset” Pattern

“Old Colony” Pattern

“Exeter” Pattern

“Sheraton” Pattern

“Patrician” Pattern

For full description and price see our H O L ID A Y  CATALOG.
If not at hand drop us a postal for it or better still come in and see 
all our various lines in person.

Our stock of DO LLS, BOOKS, TO YS, FANCY GOODS, ETC. 
is being filled up and enlarged every day—goods that have been de
layed are pouring in. REM EM BER we sell TO YS and DO LLS the 
year round and don’t permit our stock to become exhausted.

Now is the time to buy. It will pay you to come in and see our 
line in person.

H. Leonard & Sons
G RAND RAPIDS, MICH.
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Late N ew s From the Cloverland 

Country.
Sault Ste. Marie, Nov. 11—T he 

traveling  public are pleased to  note 
the announcem ent th a t a th ree-sto ry  
hotel is to  be built on the w est shore 
of W hite Lake. T he hotel will be 
of the reso rt type and will contain 
sixty room s. A twelve room bath 
house will also be erected.

Roy H. Fricken, form erly a rep o rt
er for the D etro it News and the D e
tro it Journal, arrived in the Soo last 
week and has accepted a position as 
associate editor of the Soo Tim es. 
Mr. Fricken has the appearance of 
being a live wire and his previous ex
perience in the big city will be a big 
asset in this live town of unlim ited 
opportunities. He is m aking m any 
friends and we wish him every success 
in his new venture.

“A pound of coal in the basem ent 
is w orth  a ton in the m ines under 
presen t conditions.”

Sam Skidm ore, one of our popular 
m eat m erchants, wore an unusual 
smile last week over the arrival of a 
young son and is receiving m any con
gratu la tions while passing  the cigars.

The T rem ont House, one of the 
Soo’s landm arks, is now under new 
m anagem ent. Mr. Stubbington is 
now proprietor. H e will also conduct 
a feed barn in connection. He will 
a ter to  pa trons from  the  farm ing 

districts.
T here  a re  only about 2,000 deer 

licenses issued so far from here, which 
have been issued a t the ra te  of about 
100 per day, so th a t from  presen t in 
dications there  will be no shortage 

f venison here. T he m eat m erchants 
will natu ra lly  suffer in consequence 
\ \  hether the w ar has any th ing  to  do 
w ith m aking m en brave in facing bul
lets w ith the w oods full of hunters 

" w hether it is on account of the 
proposed ban on the hunting  next 
season, is the question. Thanksgiving 
will be an ex trao rd inary  event to

those fo rtunate  enough to re tu rn  un
harm ed.

Cowan & H unt are celebrating  their 
fiftieth anniversary  as a pioneer m er
chandise establishm ent, founded in 
1869 by Prenzlauer B rothers. T he old 
establishm ent did business on W ater 
s treet in the early days, which was 
headquarters for hunters and trap 
pers and was then owned by A lbert 
and H erm an Prenzlauer, a t th a t time 
conducting a  general m erchandise 
business, and m ost of their goods were 
traded, m oney being scarce and the 
value of nearly  every com m odity was 
fixed in the term s of furs. F rom  the 
fram e structure , the firm m oved to 
a th ree-sto ry  brick building constru c t
ed for them  in 1888, adjoining the 
first store. A num ber of changes in 
the firm name have been m ade during 
the course of the half century. T he 
com pany, a fte r the Prenzlauers m ov
ed to California, was re-organized and 
since January , 1918, has been officially 
known as Cowan & H unt, Inc., w ith 
W. R. Cowan as m anager. T he firm 
has alw ays done a p rosperous busi
ness and is one of the m ost up-to-date 
stores in Cloverland.

J. N. A ndary, p rop rie to r of the 
S terling  clo th ing  store here, re tu rned  
last week from  Chicago, where he a t
tended the convention of the United 
National C lothiers. He has throw n 
a scare into the hearts of the Sooites 
on his prediction of the anticipated 
high price of clothing, shoes and 
w earing apparel caused by the labor 
trouble strikes, high cost of wool and 
o ther m aterials and the ever increas
ing scale of wages paid to  employes.

"M en never object to being over
rated  except by the assessor.’’

N elson Hall, one of our popular 
d ru g g ist^  is m issing for the first 
;me this year. T here  is no cause for 

alarm, however, as he w ent with the 
France-Supe hunting  pa rty  this week 
o continue hunt for the deer he m iss

ed last fall. Nels has prom ised to

give us the hunting  dope and see that 
only true  stories are handed out, p ro 
viding he is am ong the  re tu rned  
heroes and back in tim e to  enjoy his 
Thanksgiving turkey. He has also 
prom ised to  supply his num erous 
friends with a juicy venison steak, 
which will be g reatly  appreciated by 
som e of his friends who have been 
on the “hog” all sum m er.

“Shortly  a fte r getting  the political 
bee in his bonnet, the average man 
gets it in the neck.”

Charles Haase, the U needa biscuit 
hustler, has about given up pulling 
p it the traveling  m en's banquet again 
this year, giving this to as t instead: 
"W hen giving toas ts in years gone 

y, one held a glass of wine on high, 
but now th a t B arleycorn is through, 
milk toast is the best th a t we can do."

W illiam  G. T apert.

Keep Your E ye on Gratiot Circuit 
Court.

Lansing, Nov. 11— M any of the 
m em bers of the M ichigan Retail D ry 
Goods A ssociation are fam iliar with 
the circum stances connected with the 
case of the People vs. Miss Spencer, 
who was a d em onstra to r for the M el
ba P roducts Com pany in the sto re  of 
D. W . Robi nson, a t Alma. Speaking 
briefly, Miss Spencer was perm itted  
to  occupy a table in th is sto re  and 
w ithin a very few days was suspected 
by m em bers of the sales force to be 
helping herself to m erchandise, and 
after it became apparent to  Mr. R ob
inson th at such was the case, he ac
cused her of theft.

It is not the purpose of this bulle
tin to go into detail concerning the 
incidents th at occurred. Summed up 
briefly, Miss Spencer was arrested  
and placed under bail. H er tria l has 
been postponed from  tim e to  time 
and is now on the docket to  be heard 
soon.

As often happens in such cases, the 
defendant alleges that, while the

goods w ere found in her possession, 
she had Mr. R obinson’s perm ission 
■o help herself to  the same, claim ing 
im proper suggestions on the  part of 
Mr. Robinson. T his defense is alleged 
to have been m anufactured by her a t
torney's in the case. D ry goods m er
chants, know ing Mr. R obinson as a 
successful m erchant and a  clean and 
honorable man, very seriously and 
strenuously  resen t such alleged 
blackm ailing efforts.

At a recent m eeting  of the Board 
of D irectors the m atte r was discuss
ed inform ally and a m eeting  of oui 
A rbitration  Com m ittee, consisting of 
M essrs. F. N. A rbaugh, of L ansing; 
W . S. B arrett, of W illiam ston, and 
f. R. Richey, of C harlotte, voted th a t 
the m anager should secure counsel on 
behalf of the organization  to  do all 
th a t is possible to defend Mr. R obin
son in th is case. T his action had the 
hearty  approval of our President, 
Mr. C hristian, and several individual 
m em bers of our A ssociation who 
were consulted w ith reference to the 
same.

Accordingly, Alva M. Cummins, of 
he firm of Cummins & Nichols, of 

Lansing, has been engaged. I t  is p ro 
posed by the officers of this A ssocia- 

on to stand by Mr. R obinson to the 
!:mit. as this is not only a case in 
Mr. R obinson’s behalf, but in behalf 

every decent man in the trade who 
m ay be subject a t any time to an 

lleged conspiracy of this kind.
Jason  E. H am m ond, M anager.

Nautically Speaking.
“ I m ust tell you the sad sto ry  of 

my sister some day,” said Miss Chat
terbox. “P o o r girl, she’s a widow 
and she’s looking for a captain to  
steer her through the storm y sea of 
life.”

“She doesn’t require a  captain,” 
said the naval friend, “she w ants a 
second m ate.”

Real “Sales Guarantee”
should not stop with a willingness to accept the return of slow moving goods from the dealer. It 
should also be an assurance of a general demand resulting in a turn over of the goods within 
reasonable time at a legitimate profit.

The Sale of

Postum Cereal
and

Instant Postum
Instant ®  \
@  POSTUM

A BEVERAGE
o f different parts of Whes 

*nd a small portion o f Molasses j /

Dostum Cereal Company. I fl
a»rru Creek. Mica,U.SA.

is thus truly guaranteed. Our steady nation-wide advertising creates this demand, and repeat 
orders result from fair prices and universal satisfaction.

Postum Cereal Company, Battle Creek, Mich.
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NO PESSIM ISM  IN  DRY GOODS.
The constant withdrawal of lines of 

staple merchandise from sale in pri
mary markets appears to be gradually 
tending to a stabilization of prices on 
the new high levels. Left to them
selves, many emotional buyers would 
go on bidding cloths up. and even un
der present conditions the withdrawal 
of the merchandise tends to stimulate 
their activities.

Most o f the dry goods commission 
agents are alive to the grave menace 
that lies in accepting long term com
mitments on merchandise that can be 
made quickly and that comes on the 
markets rapidly whenever any tempo
rary setback is experienced. The late 
future sales of fancy goods that would 
not be made save on order and the late 
future sales of print cloths, sheetings 
and other unfinished goods are very 
distinct in character. The one may be 
prompted by a legitimate business risk, 
while the other is very apt to savor of 
all the essentials of speculation when 
conducted by experienced buvers for 
the rise or fall.

The very great expansion of prices 
for dry goods has brought about a 
dangerous relation of capital invested 
in the business and liabilities incurred 
for future commitments. Many mer
chants know in their hearts that they 
do not intend to take in goods they 
have ordered if the markets go against 
them before the goods are delivered. 
They will cancel if banks will not ex
tend them accommodation, which they 
must have in lieu of capita1. Too much 
is being taken for granted in the as
sumption that buying at retail can con
tinue on a high volume level when 
prices are so abnormally high.

If people can go on paying $3 for 
shirts that used to cost $1. stockings 
costing 49c that used to cost 15c. hats 
costing $20 that used to sell for $5. suits 
costing $100 that used to cost $50. and 
so on all along the line, it will be pos
sible for merchants buying six and 
eight months ahead to turn over their 
capital fast enough to meet their lia
bilities. Should any sudden check come 
to buying from any of a dozen legiti
mate causes that may operate normally 
in view of the extended condition of 
credits, the anticipated active turnover 
would fail to materialize, and therein 
would come the strain that would be 
unbearable.

It is contended in many mercantile 
circles that the present situation is much 
stronger than it appears to be. The 
argument is presented that mills and 
merchants are doing business on very 
wide margins of profit and have very 
large and new reserves behind them 
that have not yet taken form in perma
nently invested capital in the business. 
The weakness in this contention con
sists in ignoring the patent fact that the 
reserves of consumers are being dissi
pated. that an exhaustion of buying 
power has actually begun to manifest 
itself in some spots, that banking and 
other capital wants more monev for 
service in the form of higher interest, 
that excessive profits mean excessive 
taxes under present laws, and that a 
very large percentage of m rchandising 
profits ta^ ed  about consists of “paper 
profits” only.

People in the trade who emphasize 
these things are not pessimists and do 
not look for any sudden reversal in 
present prospects. They are simply giv
ing more weight to them now to justify 
their excessive caution in withdrawing 
lines from sale, in refusing to accept 
additional business from some new buy
ers. and in cautioning mills not to exact 
the last ounce of flesh in fixing high 
prices for long future shipments.

Any one moving in the trade and test
ing current feeling cannot fail to be 
impressed by the narrow view many 
merchants are taking of the changing 
relations of foreign trade. Imports of 
dry goods have begun to increase fast, 
not only in actual receipts but in the 
placing of large orders abroad. Pro
duction is positively increasing in this 
country, and in several instances mills 
are known to be holding back on start
ing new machinery or old because they 
do not want to weaken their own posi
tion by producing more goods. In this 
they are moved to some extent by a pol
icy of self-protection. If  they can make 
handsome profits on a short output they 
see little to be gained by increasing 
those profits and increasing production 
that may back up on them in the vent 
of shock. This same attitude toward 
business has been noted in England and 
elsewhere, and generally it is seen in 
those places where increased production 
and increased profits mean a larger per
centage of taxation.

The same things that are seen in dry 
goods are seen in other commodity m ar
kets, and dry goods differ from other 
markets largely in the fact that when 
economy is forced its effects appear 
quickest in clothing. Men and women 
will save on clothes when they have to, 
but they cannot change fast in their 
requirements for food, fuel and rent.

T H E  U N D E R W E A R  MARKET.
In about a week it is believed that 

there will be action in the underw ear 
m arket. Selling agents and m ills 
have expected th a t som ething would 
be forced before this, but it has not. 
and so the situation stands about un
changed from  when last reported. The 
selling on the quiet that has been re
ported is still continuing, bu t in no 
greater volume than when last re 
ported. I t is not believed th at it has 
been greater this season than in other 
years.

Buyers who have found that they 
would have to take the goods in dur
ing the early m onths of 1920 and carrv 
them  over until the fall and w inter 
season have not taken kindly to this 
in m any cases, and it is believed that 
this may have held back some buyers 
who m ight o therw ise have been in
clined to buy.

From  the mill side it is believed that 
those who have sold have been mills 
with a g reater yarn supply on hand 
than they needed for this fall and 
w inter season, and that ra th e r than 
carry  it over until 1920. which wouM 
be over six m onths, they have p re fe r
red to  make it up into garm ents and 
sell a t cost in some cases. I t  is ad
m itted th at to buy the  yarn to-day 
and make up it would be impossible 
to sell a t the prices th at have been ob
tained for the selling th a t has been

done. Curtailed production has given 
some mills a yarn  surplus th a t they 
have been able to use up in this way.

T here is a stro n g  tendency on the 
part of mills at this tim e to put off 
a fall and w in ter opening as long as 
possible. Conditions are none too 
prom ising to open ju st now, they be
lieve, and the several uncertain ties 
m at have been in the way to r a long 
time are still in evidence and are 
m aking too much of a  gamble, it is 
believed. The only alternative, they 
feel, will be to  name prices that will 
be sufficiently high in case buyers 
force the m arket and in th a t way 
elim inate as much risk as possible.

W IL L A R D  BARNH ART.
The late W illard B arnhart was a 

rare  flower in the garden of life, ever 
bloom ing w ith sw eet fragrance of in
spiration, cheerfulness, loyalty, fresh
ness and love. T here  are very few 
of us who have the faculty of m aking 
friends and holding them, like Mr. 
B arnhart had. He possessed a good 
mind, a big heart, a sweet disposition 
and was generous, fair and true. He 
was a wise counselor, and m any peo
ple in our city and S tate have been 
helped by his sound advice, his purse 
and by liberal credit extended. His 
character, like the costly  jewel, had a 
peculiar luster and charm  of its own.

Grounded in the right, he was quick 
to detect the wrong. The price of 
his friendship was honor, integrity  
and uprightness. A lways an enjoy
able companion, his presence was wel
come on all occasions. He was a 
prince am ong men. one of God's m as
terpieces.

Bv faithfulness and intelligent in
dustry Mr. B arnhart realized the ful
filment of his fondest hopes in a 
happy family, an untarn ished and hon
ored name, and an established repu
tation as one of the s trongest and 
m ost dependable men in Michigan.

Mr. B arnhart was a builder who 
has left a m onum ent more enduring  
than stone.

If “A m ericanization" is a som e
what vague term , it is owing to the 
num ber of problem s suggested by 
the word. ‘ The Arm y has taken up 
one of these—the teaching of E ng
lish to foreigners and illiterates— 
in a way that will highly commend 
itself. The only tes t required by 
the Surgeon-G eneral for literacy was 
the ability to read an Am erican new s
paper and write a le tte r home. Yet 
one soldier in every four failed to 
pass this test. If  Camp U pton can 
take men whose names the average 
Am erican can hardly  pronounce and 
in three m onths teach them  to read, 
write and speak English, it should be 
congratu lated  on its* success and imi
tated  in o th er places. As an A m eri
canizing agency the A rm y has a  field 
of unexam pled usefulness opened to 
it. A foreigner who cannot speak our 
language cannot th ink  as we do: an 
Am erican who cannot read or write 
is deprived of his sixth and seventh 
senses: he is a curable defective. I t  
is to be hoped that no shortsighted  
m easure, conceived in haste and pass
ed in a hurry , will in an way hinder 
the Arm y in this splendid w’ork.

E N Q U IR Y  AS TO K N IT  GOODS.
An interesting question is now be

fore the Federal T rade Commission 
for decision. A certain concern making 
underwear has been complained of for 
misrepresentation and has been cited 
to appear before the commission to 
answer the complaint In its answer 
it admits that it has made and sold 
“and labeled, advertised, and branded 
certain lines of underwear as ‘Aus
tralian Wool,’ ‘Valley Cashmere Camel 
Hair,’ ‘Lamb’s Wool,’ ‘Scotch Wool,’ 
‘Persian Fleece,’ and ‘Saxony Wool.’ ” 
Then the admission is made “that such 
underwear so manufactured and made 
is not composed wholly of wool or 
camel’s hair.” But. in defense it is 
asserted that the practice complained 
of has been a general one in the trade 
and is well understood, and that it is 

■ one which is also customary with for
eign manufacturers of such goods who 
ship them to this country. The case 
is one affecting all m anufacturers of 
woolen knit goods, and they have re
solved to present a united front in the 
matter and to combine in fighting the 
proceedings before the Commission. 
Their object, as stated by them, is to 
have effaced from the record “the 
charge that they and each of them have 
been and are practicing any unfair 
methods of competition or deception 
to the public.” Practically every knit
ting mill in the country engaged in 
making woolens is enlisted in the move
ment. and the decision of the question 
involved may have consequences far 
beyond the wiping out of many well- 
known trademarks and brands.

H O SIER Y  ABNO RM ALLY FIRM.
The past week has only tended to 

streng then  w hat was already a  strong  
hosiery m arket. T he opening of one 
or tw o new lines a t prices th at were 
considered high has been reviewed 
before. T h at buyers have operated  
in a large way is not news either, so 
there is not much to  report.

The fact th at buyers have bought 
a t high prices and in m any cases have 
shown a w illingness to  buy m ore than 
they have generally  bought is taken 
to  mean th at every one has confidence 
in the future of the m arket. One line 
th a t was opened booked m ore busi
ness in a week than the mill had ever 
booked during  any five weeks in its 
h istory, and it is not a new mill either. 
And this was done a t w hat w ere con
sidered high prices in the beginning 
when they  were named.

T he silk and low end cotton  hosiers 
m arket is running along a t the firm 
pace th at is well known to all who 
have followed these m arkets. Mills 
are finding th a t w hat seemed like a 
large production to sell will fall far 
short of the demand, and unless the 
unforeseen happens there  will be a 
general p roportion ing  of orders all 
around. Some selling agents and 
mills are tu rn in g  down every new 
custom er and are only giving their 
old custom ers a certain quantity  of 
m erchandise, regardless of the quan
tity  th a t they want, and it looks as 
if this would become a general p ro
cedure in the m arket.

Nine tim es out of ten when a man 
buys a horse he is sold.



November 12. 1919
M I C H I G A N  T R A D E S M A N

DRY-SOX
SHOES

Get Your Weather Shoes Now
G ood m erchants welcome s p e c ia l t ie s  Stock Dry-Sox Shoes right now and get 
that introduce live features in season and the benefit of the big Dry-Sox Daily 
keep store news fresh— N ew spaper Campaign that is in full
These are Dry-Sox m onths. T his great sw *n§ at th is time, 
wet weather shoe will turn up more The advertising is creating big additional 
profitable trade than anything else on business on D ry-Sox Shoes. W hy not 
your shelves cash in on it?

A study of the 
c o n stru c tio n  
o f  th is shoe 
w ill g ive you 
a hint as to its 
popularity.

Write for Dry-Sox Catalog and selling plans

F. Mayer Boot & Shoe Co.
Milwaukee, Wis.

Solid Oak 
Tanned Counter

V2 Bellows 
Tongue

Solid Oak 
Tanned Insole

Full Leather

Solic 
Oak Tanne( 

Hee
Best Quality ol 
Upper Leathei

Oil Slicker Lining
Inside Cork Filling

Solid Oak Tanned Out Sok
Ammal Parchment (Pigs Bladder] 

over bottom of shoe
Cheikh ¿earn Welt sewed in with Leather Welt, makes 
the shoe as waterproof as it is possible to get it.
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Concerning P resen t Shoe Prices. 
W ritte n  for th e  T radesm an .

I may preface my remarks on this 
subject by observing that there are many 
angles to this price situation, so that 
a fellow says about it depends largely 
upon his prevailing mental temperament. 
I f  he is a pessimist, he is pretty apt to 
say something depressing: if an optimist, 
he will look on the brighter side.

W e are all agreed that prices are 
higher than we ever knew—higher 
than we have hitherto dreamed of in 
our merchandising pipe dreams. Some 
say they are so high, they must come 
dow n: and by way of confirmation they 
point to some recent breaks m the leath
er market. (These breaks, it may be 
said by way of explanation, were neith
er notable in themselves, nor do thehy 
signify that shoes now in process of 
manufacture or shoes to be made up 
later on orders hitherto given, are go
ing to be sold for less than the price 
agreed upon. The stock of which they 
are made was bought prior tjO the 
recent dip in leather prices, hence it 
is unreasonabl and unfair to ask for a 
price concession at this time.

The fact is this slight recession of 
price in leather was very slight, and 
probably the most significant thing one 
can remark about it is that it seems to 
mark the crest of the high upward 
curve in leather prices. You will ob
serve. please, that I say “seems.” I 
have no desire to pose as a prophet. 
Developments in the shoe and leath
er industry during the last two or three
years have rather discourziged price
foreca sting as a pastime.

\n d yet. in spile of the prevailing
h ig h prices . it is encoura ging that
p e o p le are still weziring shoes. They
must. of coiir se. buy them before they
wear 1them. This means we must pre-
sume. that they are1 paying the deal-
ers’ pi‘ices. Sofar a:= I have been able
to discover. gieanimr as T do reports
from many shoe-seTiing ce•liters, the
retail s h o e  1business has been good in
spite <‘f big h prices . All tlic charges
of gr<-»ss profiteeririg tin t have been
made agains t the me;n in thiis industry
have not a*rted as a deter rent influ
once to any appreci;ible ext<ent. Sensa-
tional ne\v:s.paper ?tories and Alter
views. reeking wiith insù ations of
graft. dishonesty, aiid exces;sive prof-
its am ong shce manui facturer s and slide
retailers, an d force;IStillg tlle public’s
speedily relief from this situation by 
the prospect of vastly cheaper foot
wear—all this plain and fancy réper
toriai yarning, discoloration of facts, 
and unmitigated and misrepresentation 
of actual conditions—has not caused 
the public to lose faith in the représen
tatives of this great American industry.

That the present high price levels 
of footwear of all classes is. in some 
ways, a regrettable thing, everybody 
admits. That it is working a hardship 
on many people, nobody will deny. 
But who’s to blame for it? The per
fectly obvious answer is. nobody is to 
blame. It’s an economic situation. 
Some people suppose the war is re
sponsible for the high prices we must 
now pay for footwear. This is partly 
true, but. if you will recall the trend 
of high prices started before war began. 
If  there had been no war it is altogether 
probable that the price of shoes would 
have been to-day approximately double 
what they were ten years ago. The 
war isn’t to blame for the activities of 
trunk, bag. and leather-novelty man
ufacturers. The war isn 't altogether 
to blame for the nation-wide econo
mizing habit of cutting down the con
sumption of beef, and so directly a f
fecting the output of domestic leather.

But the situation isn’t as bad as 
some people imagine. Saturday of last 
week a friend of mine called my atten
tion to two pairs of men’s cordovan 
shoes that he’s now featuring in his de
partment. They were priced at $12 and 
$14. respectively, which, with the TO 
cents war tax required by the govern
ment. would make the cost to the cus
tomer $12.70 or $14 70. depending on 
his selection.

I examined the shoes carefully. 
They were masterpieces of shoecraft. 
especially the $14. pair. The stock was 
perfect, the color rich, and the last not 
only stylish but a good fitter. A pair 
of either of the two mode’s would 
have delighted the heart of any mas
culine connoiseur in footwear. W ith 
the proper care and repairs from time 
to time as needed, either pair should 
wear two or three seasons. For street 
and office wear, either should last the 
average man until he had become sick 
and tired of them. Tn other words, 
they represented a prodigious amount 
of actual shoe value—quite as much 
shoe value as one would seem entitled 
to for an investment of that size under 
existing conditions.

To the mail who thinks merely of the 
initial investment and has hitherto 
paid a nominal amount for his shoes. T 
grant you the price may seem exces- 
sivc. Rut that isn’t the proper way to 
buy shoes. If  you pay six dollars for 
a pair and they last only a single season 
—and perhaps get rather shabby to
wards the fag end of the season—you 
are paying at the rate of a do'lar a 
month for your footwear. If  you pay 
twelve dollars for a pair, and they last 
you two seasons, you are still paying 
only a dollar a month—and the chances 
are that with the better grade shoes

The STAYING QUALITIES of the

H. B. Hard Pan Shoe
w ill bring to the merchant handling it a prestige 

that w ill do much to establish him as the leading 

business man in his community.

For many years the name H. B. Hard Pan has stood 

for the very highest quality in men's service shoes.

With Farmers, Railroad men, Shop men, Miners—  

in fact wherever extraordinary service is demanded,

H. B. Hard Pan shoes have made good.

We urge dealers during the present high prices to 

resist the temptation to handle inferior goods. 

STANDARD QUALITY service shoes w ill stand up 

and give your customer the service expected.

Herold-Bertsch Shoe Co.
Manufacturers of Serviceable Footwear GRAND RAPIDS, MICH.

A Chance to Make Money
We have secured a limited 
number of cases of

Women’s Plain Storm  
with Service Heel 

Harvard (opera) last. 
Regular price $.68 

Less special discount of 10%

Women’s Rolled Edge Storm  
Harvard (opera) last. 

Regular price $.77 . 
Less special discount of 10%

First Quality 
Bourn 

Rubbers
Storm Style
which we offer while 

they last at a

Special Discount
of

10%
Staple as Old Wheat

Grand RapidsiShoe &lfribber(Q.
! he Michigan People Grand Rapids
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you are getting more actual foot-satis
faction, more style, and more foot
wear gentility than you could have en
joyed with the six dollar pair. I f  the 
twelve dollar pair lasts you three sea
sons, they are actually cheaper in the 
long run than the lower priced shoe.

I t was thus our forefathers figured 
in their day when they gave individual 
orders to the old journeymen bootmak
ers—only they paid $20. or $25. for a 
single pair of boots. They got fine kip, 
handmade dress boots—real boots, you 
bet, with swell tops coming almost to 
the knees. And my how those old 
beaux boys cared for those boots! 
They’d groom them and polish them 
with “Mason’s” famous blacking (the 
kind that came in the box where the 
dog was looking at his reflection in the 
polished surface of the boot; d’you 
remember that?) and care for them in
finite tenderness. They bought their 
footwear on the basis of so many sea
sons’ service for so m uch; and incident
ally there was the m atter of style and 
the honor and glory of wearing custom 
made boots. Oh boy!

But by and by everybody got to 
wearing machine-made shoes and the 
glory of high-grade, exclusively-made 
footwear perished from the earth—for 
a time. Then there was a long period 
in which the quality of the machine- 
made commodity rose to higher and 
higher levels, culminating in the so- 
called “bench-made” models of to-day. 
And it is this type of footwear—this 
distinctly high-grade, long-wear prod
uct—that now commands the higher 
prices.

But compare those present-day prices 
of the best shoes with the prices paid 
for hand-made, exclusive boots worn 
by our forefathers, and you will agree 
with me that we are even now getting 
more actual shoe value—and more style 
as well—dollar for dollar than did the 
people of a couple of generations ago.

Value received is the essential factor 
around which all merchandise revolves. 
But price is relative: i. e. it goes up or 
dovyn within certain limits. And yet 
always there is this consoling fact, 
namely: Under present merchandising 
methods there is an irrepressible ten
dency towards the standardization of 
values to be had at the various current 
price levels. W hat I mean specifically 
is this: I f  you want to pay say six 
dollars a pair for your shoes, and no 
more, you can get just about six dol
lars’ worth of shoe value (no more, 
no less) in several different types of 
shoes. Since the intrinsic wear value 
is contingent upon the stock in the shoe 
and the workmanship employed in its 
making, you can take your choice of 
buying the least or the most or some
thing in between. Your idea of your 
choice, and while the orginal cost will 
vary with your preconceived ideas, 
you’ll be paying in the end about so 
much a month for your shoes.

This fact should prove conclusively 
that there is not. nor has there ever 
been, any connivance on the part of 
shoe m anufacturers and dealers to 
boost prices and fleece the public.

The entire industry rests on economic 
laws that hold true in spite of all we 
can pay or do.

Cid McKay.

Mail Order Specials
In order to encourage our customers to purchase their merchandise of us through the mails, we are 

offering, for a limited time only, special bargains which we feel sure will appeal to the retail trade. 
These orders will be accepted, subject to prior sale, first come, first served. Incorporated in the list be
low you will find some snappy and staple styles for at once delivery and a fine assortment of White 
Canvas and Leather Pumps and Oxfords for February 1st delivery. We guarantee these goods to be 
exactly as represented, and should they fail to come up to expectations you can feel at perfect liberty 
to return same to us. Compare the special prices with the present market prices, and then sit down 
and send us your order.

February 1st Delivery
Stock

No.
2837
2858
2860
2861
2862
2863
2680
2854
2855 
8749 
2720
2764
2765 
2799 
2867 
2S68
3651
3652 
3774

Description
W os. Pat. Plain Pum p Louis H eel M cK .......................................
W os. Blk. Kid Col. Pum p 17/8 Louis H eel Flex. M cK ..........
W os. Hav. Br. Kid Plain Pum p Cov. H alf Louis H eel T urn

W os. Hav. Br. Kid Foxed Plain To 
W os. Pat. 2 S. Pum p Med. Heel 
W os. T an Cf. 5 Eye Oxf. Im t. Tip 
W os. Dull Chr. Cab. 5 Eye Oxf. Ii

W os. W ht. Canv. Pum p Low Heel M cK ...................................
W os. W ht. Canv. Plain Pum p Cov. Louis Heel M cK..........
W os. W ht. Canv. Oxf. Cov. Louis Heel M cK ...........................
W os. W nt. Canv. Ankle S trap  Pum p M cK ...............................
W os. W ht. Canv. 9" Lace Plain Toe Cov. Louis H eel T ur 
W os. W ht. Canv. 9" Lace Plain Toe Cov. Low Heel T urn
M isses’ G. M. Ankle S trap  S titch-dow n Pum p ........................... 12)4 /2
M isses’ Pat. Ankle S trap  S titch-dow n Pum p .........................
M isses’ Gun Cf. M. A. Pum p Med. Toe M cK .........................

Sizes Price

P resen t
M arket

Price
B-C-D 3/7 .......... . .$2.50 $4.00
B-3/71 C-5/8 D -2i ,/8  3.50 5.00
A-B-C-D-3/7 . . . . .. 3.00 4.50
D itto  sizes .......... .. 3.00 4.50
D itto  sizes .......... ©© 4.50
B-C-D-3/7 ............ .. 3.00 4.50
D-2)4/5 ................... 1.65 2.50
C-D-3/7 ................... 3.50 4.00
C -D -3/7 ................. . 2.75 4.00
C -D -E -6/11 ........ 6.25
2)4/6j4 ..................... 1.30 1.60
2)4 /6 -2)4 /7  ........ . 1.40 1.85

1 65 2.15
2)4/6j4 ................... . 1.75 2.25
C-D-3/7 ................. 2 25 3.00
B -3/6)4 ................. 2 75 3.25

12)4/2
12)4/2

2.00
2.00

A t Once D elivery
4907 Inf. G. M. Blu. Med. Broad Toe M cK ...............................................
3811 C hilds’ G. M. Butt. Med. Broad Toe M cK .......................................
4911 Inf. G. M. Butt. Med. Broad Toe M cK...............................................
3565 M isses T an H. C. Cordo. Lace Eng. Toe M cK ...............................
3566 M isses T an H. C. Cordo. Lace Broad Toe M cK ..............................
3965 Childs T an H. C. Cordo. Lace Broad Toe M cK ..............................
2565 W os. T an Cordo. Lace H. C. Eng. Toe M cK...................................
2807 W os. Grey Kid Lace 9" Plain Toe Cov. Louis H eel M cK ..........
2812 W os. Grey Goat " Lace Grey Cloth Top Im t. tip 12/8 C. H. McK..
2813 W os. Grey Goat 9" Lace Grey Cloth T op Im t. T ip L. H. M cK..
2843 W os. Grey Kid 8)4” Top Lace Louis H eel M cK ...........................
2848 W os. Blk. Kid 8” Lace Im t. T ip 12/8 Cub Heel M cK..................
2849 W os. Blk. Vp. Chr. Cab. Top Pin. Toe 14/8 Cub Heel M cK ........
2594 W os. H eavy G. M. Blu. T ip  Med. Broad Toe M cK ......................
2824 W os. Hav. Br. Kid Lace 8)4” Top Louis H eel M cK ..................
2S65 W os. Hav. Br. Kid 9" Lace Im t. Tip Louis H eel W e l t ...............
2866 W os. Hav. Br. Kid 9" Lace Im t. T ip 13/8 Cub Heel W elt
2869 W os. Bro. H. C. Lace Louis Heel M cK ...............................................
2885 W os. Blk. Kid 9" Lace Im t. T ip Louis Heel W elt .......................
2886 W os. Hav. Br. Kid 9" Lace Im t. T ip Louis H eel W elt ..........
2887 W os. Br. Goat Lace Im t. T ip Cub Heel ( 12/ 8) M cK ..................
2888 W os. Br. Goat H. C. Lace Pin. Toe Louis Heel M cK ..................
2889 \ \  os. Blk. Goat H. C. Lace Im t. T ip  Louis H eel M cK ..................
2896 W os. Br. Cab. H. C. Lace Im t. T ip  14/8 Cub H eel McK
2S97 \ \  os. Blk. Kid H. C. Lace Louis Heel McK
2839 W os. Hav. Br. 9" Lace Im t. Tip Louis Heel M cK ............
6180 Boys Gun Spl. Blu................................................
6181 Boys T an Spl. Blu....................................................
7116 Mens Choc. Spl. Blu. ..
7118 Mens Blk. Choc. Spl. Blu.
8433 Mens G. M. W hl. Q tr. Blu.
8730 Mens Blk. Serv. Grain Blu.

6/8  ..................... ..  1.75 2.25
8 ) 4 /12  ............... 2 25 2 7S
6/8  ..................... . 1.75 9 Ot
11)4 /2  ............... . .  3.90 4.50
1114/2 ............ . ..3.90 4.50
8)4/11 ............... . .  3.60 4.00

. .  4.65 5.00
B-L-D-2J4/5 .. . . 4.75 5.25
B-C-3/7 .......... . .  3.50 4.00
A -B -C -D -3/7 . . . 3.50 4.00
A-B-3J/7 C-D -2 /5  4.25 4.85
C-D-3/8 .......... . . 4.00 4.60
C -3/6 D-21/4) . . 3.75 4.15
3/8 ..................... . .  3 25 3 60
C-2J4 '6)4 ___ 5.15
B-C-D-3/7 . . . . ..  7.15 7.60
B-C-D-3/8 . . . . ..  7.15 7.85
C-D-2 )4/7 & 8 . .  5.20 5.60
B-4/8 C -4/7 D3 '6) 7.15 7.50
B-C-D 3/8 . . . . . .  7.50 8.25
D -2)4/7  3/8 . . . .  5.20 5.7 5
C-D-3/8 .......... . .  5.20 5.75
D -3/7 ............... . . 5.20 5.75
3/7 ..................... . .  5.20 - ~~
4 )4 /7  D ............ . .  5.20 575
D-2)4/8 .......... 7.50
1/6  ....................... 3.00

i4 D. S 
4 D. S.

............................................ . . .

...................................................... 8)4/11 ___

.......................................................7/11 ............
\ \  elt M unson Last ...........C -D -E-6/11

W elt W ide Toe ...................6/11  ...........

2.50
3.00
3.00
5.50
5.00

3.00
3.50
3.50 
6.70
6.50

Watch for our next **City Day** announcement. It will pay you.

R in d g e , K alm b ach , L o g ie  C o .
10-22 N o Ionia A ve Grand Rapids, Michigan
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Decision in Case of Burtch vs. Child,' 
Hulswit & Co. |

B ird, J . : In  1909 p la in tiff w as e n g a g e d “ 
in  th e  m a n u fac tu rin g  b us.ness a t S p a rta . 
T he d e fen d an t w as a  corpora tion  engaged 
in th e  business of bond b rokers a t  G rand 
R apids. I t  is th e  claim  of p la in tiff th a t  
in A ugust. S ep tem ber and  O ctober, 1909, 
he pu rchased  from  de fen d an t $13,000 in 
bonds of th e  D enver-G reeley  Valley I r r i 
g a tio n  D is tric t of Colorado on a w a rra n ty  
th a t  they  w ere a secure  in v estm en t and  
abso lu te ly  good. T hey proved to  be o th e r
w ise and th is  su it in a ssu m p sit w as be
gun to  recover th e  p u rch ase  price. The 
question  w h e th e r p la in tiff w a rran ted  the  
bonds w as su b m itted  to  th e  ju ry  and  they  
found th a t  defendan t did w a rra n t them , 
and  aw arded  p la in tiff a  ju d g m en t of $17,- 
550, w hich  covered th e  pu rchase  p rice 
and  in te re s t. A pplication  fo r a  new  tr ia l 
an d  fo r ju d g m en t n o n -o b s tan te  vered icto  
followed b u t both  app lications  w ere  d e 
nied.

1. D efendan t s tren u o u sly  contends 
th a t  th e re  w as no te s tim o n y  on th e  q u es
tion  of w a rra n ty  w hich ju stified  th e  T ria l 
C ourt in send ing  it  to  th e  ju ry . This 
po in t m akes it necessa ry  to  review  to  
som e e x te n t th e  te stim o n y  on th a t  q u es
tion . I t  ap p ea rs  from  th e  te stim ony  of 
p la in tiff th a t  he w as solicited  by d efend 
a n t  to  p u rch ase  th e  bonds by d escrip tive  
l i te ra tu re  o u tlin in g  th e  irr ig a tio n  p ro 
jec ts , and  by its  pe rsonal rep re sen ta tiv e , 
M r. S tan to n , w ho called upon h im  sev 
e ra l tim es. Mr. S tan to n  p ra ised  the  
bonds, sa id  th e y  w ere good, said  the  
C om pany had been ou t th e re  to  in v esti
g a te  and  th a t  th ey  w ere in a position  to 
know  th e ir  value. T h a t p la in tiff finally 
adv ised  S tan ton  th a t  he would no t p u r
chase  th em  un less he got a  le t te r  from  
th e  C om pany d irec t, s ta t in g  th a t  the  
bonds w ere  good. Mr. S tan to n  w en t aw ay  
and  soon th e re a f te r  p la in tiff received  
from  d e fen d an t th e  following le tte r :

“ Mr. M anly W . B urtch , S p a rta , M ichi
gan :

“ T he w rite r, on re tu rn in g  to  th e  c ity  
th is  m orning , finds th a t  o u r Mr. S tan ton  
called on you la s t w eek and  th a t  you 
w ere in te re s ted  in th e  D enver-G reeley  
Valley M unicipal I r r ig a tio n  D is tric t 
bonds, w hich a t  th is  w ritin g  we will be 
v e ry  g lad  to  have you tak e  som e of th is  
issue. * * * T he w rite r  h as  personally  
been  over th is  d is tric t, M r B urtch . and 
it h as  a lso  been v ’sited  by o th e r m em 
b ers  of ou r firm. * * * W e know th a t 
th e  bonds a re  abso lu te ly  good and  we 
recom m end th e m  as  a  very  secure  in v e s t
m ent, paying  an a t tra c tiv e  ra te  of in te r 
e s t .” Child, H ulsw it & Co..

R alph  S. Child, S ec re ta ry ."  
A fte r receiv ing  th 's  le t te r  p la in tiff saw  

Mr. Child who inform ed him  “ th a t  th e  
bonds w ere  abso lu tely  good, and  th e  s e 
cu rity  back  of th em  w as ad eq u a te , th a t  - 
is, it w as sufficient, th a t  it w as in the  
n a tu re  of a m unicipal bond, th e  sam e as 
a  school bond, and  th a t  it  w as the  h ig h 
e s t k ind  of secu rity  th a t  could not be d e 
stroyed . He said  the  lands w ere  settled . 
Me said  th a t  he. a s  well a s  o th e r m em 
bers of th e  firm, had been over th e  
proposition, m ade in v estig a tio n s  th a t  it 
would n o t be possible for me to m ake, 
am i th a t  th e  bonds w ere  good and  th a t  
I need have no fe a r  of losing m y money. 
He said they  w ere perfec tlv  com peten t 
to in v estig a te  those th in g s  and  th a t  I 
w as not com peten t to  do so. W hy, he 
said th a t  they  had m ade an  in v estig a 
tion, and  I told him  I w as re ly ing  ab so 
lu te ly  on th e ir  w ord in m aking  th e  in 
vestigation , because I did no t claim  to 
know enougli to  m ake an  investigation  
m yself: and. a s  a  m a tte r  of fact. I told 
h an  I had  no tim e  to  in v estig a te  it, and  
when I handed  th e  m oney over to  him  
I says, T am  re ly ing  on you people ab so 
lu te ly  in th is  m a tte r .’ ” P la in tiff fu r th e r  
testified  th a t  he relied upon th e se  re p re 
sen ta tio n s , and  w ould no t have p u r
chased  th e  bonds except fo r them . This 
is in substance, th e  b asis  of p la in tiff’s 
c la im s of w a rran ty .

D efendan t a rg u es  th a t  th e  s ta tem e n ts , 
n ia l and  w ritten , show’, upon th e ir  face, 
th a t  th ey  a re  m ere  exp ressions of opinion 
an d  n o t such  as  c o n stitu te  th e  law  a  
w a rra n ty , c itin g  in su p p o rt of th is  con
ten tio n  th e  following cases:

B risto l vs. B rainw ood. 28 M ich 191 
F ren ch  vs. F itch , 07 M ich 49?
K ra u s  vs. Cook. 144 Mich. 365.
D em ing vs. D arling , 148 M ass. 104. 
Crosby vs. E m m erson , 142 Fed. 713. 
w ir th  vs. M cConnell, 42 M ich 473 
Chaffee vs. M atthew s, 104 M ich 103

2 G etchell vs. D usenberry . 145 Mich. 197. 
* Dufffany vs. F erguson, 66 X. Y. 482. 
s A nd it is fu r th e r  con tended  th a t  th e re  
I  is no evidence w hich show s th a t  th e  
“ s ta tem e n ts  w ere in tended  to  be w a rra n -  
- ties . None of th e  cases cited  is d irec tly  

in point. They, like m o s t of th e  cases, 
deal w ith  th e  g eneral ru les and  th e ir  
app lication  to  the  p a rtic u la r  fa c ts  th e re in  
involved. I t is no t a lw ays easy  to  d e 
te rm in e  w here  expressions of opinion 
leave off and  rep re sen ta tio n s  of fa c t b e 
gin. Som etim es th e  sam e s ta te m e n t 
m ade on d ifferen t occasions b u t u nder 
d ifferen t c ircu m stan ces  will be d ifferently  
construed . As w as said  in A ndrew s vs. 
Jackson , (168 M ass. 266):

“ I t is o ften  im possible, ♦ * * to  d e 
te rm in e  a s  m a tte r  of law  w h e th e r th e  
s ta te m e n t is a s  rep re sen ta tio n  of a  fa c t 
w hich th e  d e fen d an t in tended  should be 
understood a s  tru e  of h is  own know ledge 
o r an  expression  of opinion. T h a t will 
depend upon th e  n a tu re  of th e  re p re 
sen ta tio n , th e  m ean ing  of th e  language  
used a s  applied  to  th e  su b jec t m a tte r, 
and  as  in te rp re te d  by the  su rro u n d in g  
c ircu m stan ces  in each  case. T he q u es
tion  is generally  to  be su b m itted  to  th e  
ju ry .”

Counsel su g g est th a t  th e  cases of 
B risto l vs. B raidw ood and  F ren ch  vs. 
F itch , su p ra , a re  s im ila r on th e  fa c ts  and  
a re  controlling. We can  no t ag ree  w ith  
them  in th is  view . T he fa c ts  and  th e  
po in ts  decided a re  m ore o r less a t  v a ri-  

■ ance  w ith  th e  p re sen t one. In so fa r a s  
p a rtic u la r  cases can  a id  we th in k  the  
case  of T ay lo r vs. Soper, (53 Mich. 96), 
and  K n au ss  vs. M ajor, (111 Mich. 239) 
a re  m ore nearly  in accord w ith  th e  fac ts  
of th e  p re sen t case.

H ow ever, it m ay  be said  generallv  
th a t:

“ One w ho pu rch ases  a  bond honestly  
re ly ing  on the  se lle r’s rep re sen ta tio n  th a t  
it is valid w hen i t  is in fa c t invalid  or 
w orth less, m ay recover th e  p rice  paid fo r 
it. in an  ac tio n  for a  b reach  of w a rra n ty  
a lthough  th e  seller m ay  have acted  in 
good fa 'th  and  th e  buyer m ay have had 
am ple o p p o rtu n ity  to  exam ine th e  bond. 
All m a te ria l re p re sen ta tio n s  m ade by the  
seller w ith  re sp ec t to  th e  n a tu re  and  
c h a ra c te r  of the  secu rity  for th e  bonds or 
as  to  the  ex istence  of secu rity , w hen r e 
lied on by th e  pu rch ase r, c o n stitu te  w a r
ra n tie s .”

30_ Am. & Eng. Ency. of Law . p. 158
W e m igh t be able to  ag ree  w ith  coun 

sel in th e ir  con ten tions  w ere it n o t fo r 
the  le t te r  of A ugust 4th and  th e  c ircu m 
stan ces  under w hich it w as w ritten . 
P la in tiff had been solicited  by le tte r  and  
lite ra tu re  to  p u rch ase  th e  bonds. This 
w as followed by severa l v is its  from  S ta n 
ton  who tried  to  induce p la in tiff to  p u r
chase  them . H e had explained  the  i r r i 
ga tion  p ro jec ts  upon w hich  th e  bonds 
w ere  issued, had p ra ised  th e ir  value and 
endeavored  to  convince p la in tiff th a t  he 
knew  w hereof he spoke, a s  m em bers of 
his firm  had been ou t to  D enver and  p e r
sonally  in spected  th e  p ropos:tion . All 
th is  did not a p p ea r to  s a tis fy  plain tiff, 
ne w an ted  som eth ing- m ore, he w an ted  a  
le t te r  from  de fen d an t itse lf th a t  the  bonds 
w ere a s  rep resen ted . In  o rd e r to  con
su m m ate  th e  sale  d e fen d an t yielded to  
h is dem and  and  w ro te  th e  le t te r  in w hich

Kent State Bank
Main Office Ottawa Ave.

Facing Monroe
Grand Rapids, Mich.
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WILLS RECEIVED ON DEPOSIT WITHOUT CHARGE. 
SAFE DEPOSIT VAULTS.
PUBLIC ACCOUNTING.

A young m an’s w ill is as important 
as an old m an’s. H is widow is 
even less experienced. H e can 
write his directions into a brief will 
and the th ing is done.

Revise it , keep it up to date as cir
cumstances change. Confidential 
assistance in this im portant matter 
is always available at the office o f
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PEARL & OTTAWA

Time
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th e  sign ifican t w ords "know ” an d  “ a b 
so lu te ly  good” w ere  underscored . C on
s id e rin g  th e se  c ircu m stan ces, to g e th e r  
w ith  th e  fa c t  th e  irr ig a tio n  p ro jec ts  a t  
th a t  tim e w ere new  to  th e  public, th a t  
p la in tiff knew  n o th in g  ab o u t them  and  
so adv ised  d e fen d an t, an d  fu r th e r  a d 
vised d e fendan t, w hen  he p u rch ased  
them , th a t  by rea so n  of h is  lack  of 
know ledge he relied upon th e  re p re s e n ta 
tions  so m ade to  him , it  can  no t be said , 
a s  a  m a tte r  of law , th a t  th e  re p re s e n ta 
tio n s  w ere  m ere  exp ress ions  of opinion. 
W e a re  persuaded  th a t  th ey  a re  open to  
th e  in ference  th a t  som eth in g  m ore th an  
m ere exp ress ions  of opinion w as in te n d 
ed. T he qu estio n  w h e th e r  th ey  w ere  in 
tended  a s  exp ress ions  of opinion or 
s ta te m e n ts  of fa c t w as p roperly  su b m it
ted  to  th e  ju ry . (35 Cyc. 481).

2. B u t counsel s ay  th e re  w as no com 
p e te n t p roof th a t  Child, w ho w ro te  th e  
le t te r  of A ugust 4th, had  a u th o rity  to  
w a r ra n t th e  va lue  of th e  bonds. T he 
T ria l C ourt held, a s  a  m a tte r  of law. 
th a t  d e fen d an t had  th e  pow er to  w a rra n t 
th e  va lue  of bonds w hich  is disposed  of. 
b u t le ft it to  th e  ju ry  to  s a y  w h e th er 
Child w as au th o rized  by d e fen d an t to  do 
so. I t  ap p ea red  from  th e  te s tim o n y  th a t  
he w as a  d irec to r, s ec re ta ry  and  v ice- 
p re s id en t of th e  com pany, in ch arg e  of 
th e  buy ing  and  selling  of bonds. T e s ti
m ony w as received  show ing s im ila r 
dealings w ith  o th e r  persons. W e th in k  
th e re  w as sufficient te stim o n y  to  subm it 
to  th e  ju ry  on th e  q u estion  of his a u th o r 
ity  to  m ake th e  w a rra n ty , bu t if th is  
q u estion  be a  doub tfu l one, w e th in k  it 
can  be said , a s  a  m a tte r  o f law , th a t  
th e  com pany ra tif ied  th e  a c t of Child. 
P la in tiff  sa id  to  S tan to n , “ I will no t buy 
un less th e  com pany  w rite s  me a  le t te r  
s igned by th e  d e fendan t. T h is  show s 
conclusively  th a t  th e  u ltim a tu m  of p la in 
tiff w as delivered  to  d e fen d an t an d  upon 
th is  le t te r  d e fen d an t g o t p la in tiff’s m on
ey, an d  re ta in e d  it  a f te r  being  adv ised  of 
th e  c ircu m stan ces  u n d e r w hich  it  w as 
received .

3. On th e  question  of d am ag es  th e  
C ourt in s tru c te d  th e  ju ry , in  substance, 
th a t  if th ey  found th e  bonds w ere  w o rth 
less in 1909, th e  m easu re  of dam ages  
would be th e  am o u n t p la in tiff paid  for 
th e  bonds, w ith  in te re s t to  th e  d a te  of 
th e  tr ia l. T hey  w ere  fu r th e r  in s tru c te d  
th a t  if th ey  found th e re  w as som e in 
trin s ic  va lue  in th e  bonds in 1909 th ey  
should  a sc e rta in  w h a t th e  re a l value w as, 
and  the  d ifference betw een th a t  sum  and  
w h a t p la in tiff paid fo r them , plus th e  in 
te re s t . tvould be th e  p ro p er m easu re  of 
dam ages. D efen d an t c la im s th a t  th is  w as 
e rro r  because th e re  w as no evidence th a t  
th e  bonds w ere  w o rth less  in 1909 T here  
w as  considerab le  te stim o n y  b earin g  on 
th e  va lue  of th e  bonds in 1901 and  th e re  
w as som e to  th e  effect th a t  they  w ere 
w o rth less  a t  th a t  tim e. In  view  of th is  
th e re  w as no e r ro r  in su b m ittin g  th e  case  
upon th a t  theory . T he in s tru c tio n  on 
th e  m easu re  of dam ages  finds su p p o rt in 
M axsted  vs. Fow ler, (94 M ich. 106).

4. Counsel a rg u e  th a t  p la in tiff, in  p u r 
c h as in g  th e  bonds, did n o t re lv  on th e  
re p re sen ta tio n s  of d efendan t. T h is  con 
ten tio n  is supported  by ce r ta in  le tte rs  of 
p la in tiff ad d ressed  to  T row bridge  and  
N iver, in w hich  he s ta te d  he re lied  on 
th em  in p u rch asin g  th e  bonds. T h is  w as 
in conflict w ith  h is  te stim o n y  on th e  
tr ia l  th a t  he  re lied  on th e  re p re sen ta tio n s  
of d e fen d an t. A fte r th e  adm ission  of th e  
le tte rs  p la in tiff exp lained  w hy he w ro te  
them . I t  w as th e  p rov ince  of th e  ju ry  
w hich, if e ith e r, of th e se  s ta te m e n ts  w as 
tru e .

K elley vs. F reed m an , 56 M ich. 321.

W atson  vs W atso n , 58 M ich. 507.
People vs. H ansen , 183 M ich. 565.
P a rn e ll vs. P ungs, 190 M ich. 638.
5. S erious com pla in t is m ade because 

th e  T ria l C ourt a d m itted  evidence of 
a f te r  even ts, nam ely : W h a t s tep s  w ere 
ta k e n  by th e  bond ho lders  to  p ro tec t 
th e ir  in te re s ts . R ep o rts  issued  by th e  
rece iv er and  th e  bond holders co m m ittees  
w ere received. Som e of th is  te stim o n y  
w as im p o rtan t a s  th ro w in g  ligh t on th e  
value of th e  bonds in 1909, but m uch of 
it  had no re levancy  to  th e  issue. W hile 
we th in k  th e re  w as m uch  te s t  m ony a d 
m itted  on m a tte rs  foreign  to  th e  issue, 
we a re  n o t persuaded  th a t  such  irre lev a n t 
te stim o n y  w as p re ju d ic ia l to  defendan t. 
W e have exam ined  an d  considered  the  
rem a in in g  questions, b u t find no  m erit in 
them . T he ju d g m e n t of th e  T ria l C ourt 
is affirm ed.

[T he  la te  J u s tic e  O stra n d e r  took no 
p a r t  in th is  decision .]

Confession.
W ritte n  for th e  T radesm an .

I ’m ju s t  a dow n an d  ou t 
A sh ifty , sh ak y  bum ,

A w o rth less  kno ck -ab o u t 
Tlie cau se  I s 'pose  is rum .

I’m ju s t  a  com m on th ie f 
A n all round  crooked crook 

I 'm  firm  in the  belief 
All th a t  I have I took.

I 'm  ju s t  a  lazy sh irk  
Dodge ev e ry th in g  I can 

I  know  I h a te  to  w ork 
As bad a s  any  m an.

I 'm  ju s t  a  fe a rfu l lia r  
And have  been since m y you th  

B urned  fingers fe a r th e  fire 
A nd so do I th e  tru th .

H ow  g rand  th is  world w ould be 
A lm ost like heaven  I guess 

If m en could only see
T h a t th ey  should he re  confess.

C h arle s  A. H eath .

I t ’s easy to convince sp insters th at 
kissing is unhealthy.

GRAND RAPIDS 
SAVINGS BANK 

FAMILY! 
3 3 ,0 0 0  □
□ S a tis f ie d  

C u s to m e rs

accommodation 
and service.

THE BANK WHERE YOU FEEL AT HOME

W E W ILL A P P R E C IA T E  YO U R  A C C O U N T
TRY US I

Fourth National Bank
United States Depositary

Savings Deposits

Commercial Deposits

3
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Certificates o f Deposit 
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Capital Stock and Surplus

$580,000
W lf. H. ANDERSON. President 
J. C LINTO N BISHOP. Caahlar

L A V A N T  Z. CAUKIN, Vice President 
ALVA T . EDISON. A ss’t Cashier

G R A N D  R A P ID S  N A T IO N A L  C I T Y  B A N K  
C I T Y  T R U S T  & S A V I N G S  B A N K

A S S O C IA TE D

C AM PA U  SQUARE
The convenient banks for out of town people. Located at th e very center of 

th e city. Handy to  the street cara—the Interurbans—th e hotels—th e shopping 
district.

On account of our location—our large transit facilities—our safe  deposit vaults  
and our com plete service covering th e entire field of banking, our institutions m ust 
be th e ultim ate choice o f out of town bankers and individuals.

Combined Capital and Surplus .............................$ 1,724,300.00
Combined Total D eposits ...........................................  10,168,700.00
Combined Total Resources .......................................  13,157,100.00

G R A N D  R A P I D S  N A T I O N A L  CITY  B A N K  
C I T Y  T R U S T  & S A V I N G S  B A N K

A SSO C IA TED

“Why Make a Will?”
One of the highest courts of the land has 
answered this question in a terse and simple 
fashion. It does it in these words:

To provide for dependents;
To safeguard the helpless;
To reward the deserving;
To punish the disobedient.

Make your Will today and name the GRAND 
RAPIDS TRUST COMPANY as Executor 
and Trustee. A consultation with our Offi
cers is invited.

ItRand Rapids Trust Hompahy
O T T A W A  A T  F O U N T A IN  BO TH  PHO NES 4391
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THE INSURANCE AGENT.

Danger in Depending Too Much on 
Him.

A veteran insurance man said to me 
the other d ay : “You could do the busi
ness men of the country a great service 
by telling them something about the 
danger of depending too much on an 
insurance agent. The authority of all 
insurance agents is sharply limited. 
Some agents, for instance, general 
agents, can do more than a mere solic
iting agent, and bind the company, but 
the authority of every agent is limited 
somewhere, and if they make some 
promise or some agreement which goes 
beyond the limit, it is void and the 
company is not bound. The man who 
has relied on such a promise or agree
ment may lose all his insurance.”

As a matter of fact, while he was 
speaking some illustrations occurred 
to  me which had occurred under my 
own observation.

Mv experience is that the average 
business man relies almost entirely upon 
his insurance broker or agent to keep 
him covered and safe. This is a very 
risky business, and thousands of dollars 
have been lost through it. If  the agent 
is not a general agent of the company 
he cannot bind the company, and even 
if he is a general agent, he cannot al- 
waysbind the company. W ith in
surance the only safe thing to do is to 
depend on nobody, but keep after a 
given situation until you know that the 
company has knowledge of it and has 
passed upon it.

Must File Proof of Law.
For instance, in one case which I 

know of. a man carried fire insurance 
on his store and its contents. A fire 
occurred at a busy season. He went 
to his local insurance agent, through 
whom he had placed the risk, and said. 
“ See here, this thing is upsetting my 
business at the biggest season of the 
year. Can’t you fix it up so that I can 
go ahead and repair?” The agent ac
commodating like most local agents, 
went around, sized up the building and 
sa id : “Go ahead and make a contract 
with the builder: it'll be all right.” The 
owner therefore went ahead and placed 
his contract for repairs and reconstruc
tion. spending considerable'more money 
than he would have had he expected 
it would come from his own pocket.

Later when he sent the bills to the 
company it repudiated them and refus
ed to pay on the ground that he had 
filed no proofs of loss, as required by 
the policy, and that agreement made 
by the agent was not binding on the 
company. Furthermore, the company 
said it intended to contest the claim on 
the ground that the merchant had per
sistently kept more gasoline on the 
premises than he had any right to do 
under the policy, and there was reason 
to believe that the gasoline was at least 
partly responsible for the fire.

The Merchant Lost.
The court ruled that the company’s 

position was sound: that the agent had 
no right to bind the company with such 
a promise as he had made, and that the 
company had a valid defense to the 
claim under the gasoline clause.

The merchant of course lost his in
surance through double carelessness—

Cement Has a Future
E veryone recognizes the fact that we m ust look  to cem ent for the future bu ild in g  m aterial. E ven  

now w ith bu ild in g  operations below  normal and the good roads boom  ahead o f us, there is a great 
shortage of this essential m aterial. T he field is large and the

Petoskey Portland Cement Company
is entering it at just the r ight tim e.

N ot only, however, to the growing demand for cement do we prophesy success for this Com
pany. but our advantages are many, a few of which follow:

Officers should be the first consideration in any  com pany and  
the men who are at the head of this com pany do not know  how  
to fa il.

T he C om pany owns 377 acres o f the finest lim estone in the State  
o f M ichigan and 23 acres of excellent shale. R eliab le authorities 
have declared this rock to be o f exceptional quality .

Our lim stone and shale have been used by other com panies in 
the m anufacture of cem ent for a num ber o f years and the cem ent 
made from them  is considered as good as any , if  not the best.

T hat the P etoskey  Portland Cem ent C om pany w ill have a mar
ket for its cem ent is unquestioned, as it has access to tw o rail
roads and w ill have w ater transportation as

THE COMPANY’S DOCK IS UNDER CONSTRUCTION.
T his w ill enable the com pany to bring in coal and ship out their products at a m uch less cost 

and also g iv e  them  access to all the G reat L ake ports.

STOCKHOLDERS TO PARTICIPATE IN TWO BUSINESSES.
In addition to the m anufacture of cem ent, the com pany has its present crushed stone business 

w hich it has been operating at a profit for over 10 years and it is being increased. A  big new  Crusher 
is being constructed and when sam e is com pleted, the com pany w ill be able to get out 1,000,000 tons 
of crushed stone per year. B ased on past operations and not on paper calculations this should enable  
the P etoskey  Portland Cem ent Com pany to m ake 2 0 %  a year profit on its entire cap ita lization  after 
the new crusher and dock are com pleted. T his alone w ould m ake the stock o f this com pany a good  
investm ent.

AMOUNT OF PROFITS TO BE REASONABLY EXPECTED.
It has been show n above that this com pany w ill have tw o businesses— the crushed stone busi

ness w hich can earn 2 0 %  (based on experience) and the cem ent business is assured o f a good profit as 
com panies that have bought their raw m aterials and shipped sam e to their plants have paid sur
prisingly large dividends. W ith a sav in g  to our com pany o f hundreds o f thousands o f dollars a 
year on account of their unusual location and w ith  a profitable crushed stone business in addition , it 
can be seen that stockholders have a reason to look  forward to very  good returns.

Let us send you particulars in regard to this investment.

F. A. SAW ALL COMPANY, Inc.
405-6-7 Murray Bldg. Grand Rapids, Michigan

F. A. Sawall Co. Inc.,
405-6-7 M urray Bldg.,

Grand Rapids, Mich.

Gentlem en: W ithou t any obligation on my part, please send me com plete inform ation concerning 
the Petoskey Portland  Cem ent Co.

Name ....................................................................................................................................... .............. ........................

Address ...............................................................................................................................................................

T he M ichigan S ecu ritie s  C om m ission does n o t recom m end th e  p u rch ase  of any  
secu rity  and  its  app roval m ust not be con stru ed  a s  a n  en d o rsem en t of th e  value.

MANAGEMENT

PROPERTY

ADAPTABILITY 
OF RAW 
MATERIALS

MARKET
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first, by keeping too much gasoline burned. The m anufacturer claimed 
without the company’s consent, and, that the arrangement between himself 
second, by taking the agent’s word for and the agent constituted a contract of 
something that did not bind the com- insurance, and the only reason he did 
pany. not pay his premium then was that

I remember another case involving for years the agent had renewed his 
the right of an insurance agent to ab- policies and sent him a bill for prem- 
solve the holder of a policy from filing iums afterward. The court said that 
proofs of loss. In  this case there was the company didn't make this arrange-
a fire and the local agent, who had ment and didn’t agree to it, therefore
placed the risk, went around and satis- it wasn’t bound. The cold fact was
fied himself that the fire had occurred, that it had no policy on the plant at 
also as to what the loss was. the time it burned and had not been

The insured thought—and the agent paid for any. 
told him so, too— that it would be The loss here was so heavy that it
superfluous to file proofs of loss, since crippled the manufacturer for years,
the company had had notice and its He could easily have prevented it. 
representative had actually been there. Local Agent Only Solicits.
So he filed none within the time. The There is a great difference between 
company later refused to pay on that the authority of a general agent of an 
ground and pointed to a clause in its insurance company and that of an or- 
policy that “no officer or representative dinary soliciting or local agent. Gen- 
of this company shall under any cir- eral agents are authorized to accept
cumstances have power to waive any risks and issue policies by filling out
provision of this policy and any attempt blank instruments which are placed in 
so to do shall be null and void, and not their hands for that purpose. They 
binding on this company.” Here, too, can also renew policies already issued, 
the company won. and when they do all this they bind

Could Have Prevented Loss. the company. But the ordinary local
In a third case a local m anufacturer or soliciting agent merely has author-

had gotten his fire insurance through a itv to solicit insurance and submit ap- 
local agent. The policy expired and plications to the company, or to a gen-
m anufacturer thought the renewal rate eral agent. He cannot bind the com-
too high. He protested and dickered, pany by any attempted acts or can- 
the building being meanwhile uncover- tracts in its behalf, not relating to 
ed. Finally he went to the agent’s the taking of applications, 
office and agreed to pay the asked rate. The great difficulty you as the insur- 
The agent sa id : All right, 1 11 put e(j are j n _ js that you are bound to
it through right away and send you a know pretty much what the agent’s 
bill for the premium in the usual way.” - authority is. Lots of things will get
The agent was suddenly called out of ]n . on}y so long as there isn’t any fire,
town that day and did not put it (Copyright, 1919, by Elton J. Buckley.)
through. Before he got back a fire al- _____ m •  * _____
most gutted the m anufacturer’s plant. W as I t  a M istake?
He thought himself safe until he came In  a shop window not a thousand 
to look into it. The company refused m iles from  Independence Square is 
to pay on the ground that there was no this sign: 
insurance on the plant at the time it “ Autom obile E xcessories.”

Grand Rapids Salvage Co.
21 Market St., S. W.

New and Used Machinery,
Pipe and Fittings, Packing, 
Structural and Reinforcing 
Steel and Culverts.

Agents for Air and Water Cooled Gas Engines 
3 to 7 H. P.

H ow ell Electric Motors
Heltzel Steel Forms

For Concrete Road Work

A. M. Castle Post Caps
CITZ. «56 BELL 206

W h a t is Mutual Fire Insurance?
It is the principle of self-government of gov
ernment “of the people, by the people and for 
the people“ applied to the fire insurance business.
Do you believe in that principle?
Then co-operate with the

Grand Rapids Merchants Mutual 
Fire Insurance Co.

327 Houseman Bldg., Grand Rapids, and save 
25% on your premium. For 10 years we saved 
our members thousands of dollars annually.

We pay our losses in full, and charge no membership fee. Join us.
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N o O ther D ay Like Thanksgiving 
D ay .

W ritte n  fo r th e  T radesm an .
T hanksgiving day this year ought 

to have som ething of the significance 
it had three centuries ago, when the 
P ilgrim s first institu ted  the festival 
at Plym outh. It is nearly sixty years 
since, a t the close of the Civil \ \  ar, 
we had so vast m aterial for gratitude 
as we have this year. L ast November 
we hardly could believe th at the world 
war realiy  was over; the arm istice 
was scarcely a fo rtn igh t old; our boys 
were still on the battle  lines in 
F rance; when T hanksgiving Day 
came the em pty chairs at the firesides 
still were empty, and even those 
whose fathers, sons and sw eethearts 
had been unm entioned in the casualty 
lists were anxious. The world is still 
very much upset, the future full of 
uncertain ty—but still we have great 
reasons for thanksgiving.

To m ost of us the day has come to 
mean eating. Nearly all of the news
paper articles th a t you see on the 
subject have to  do w ith the price of 
turkeys, dinners for the poor: the 
decorations in the store windows are 
made up of pumpkins, cornstalks and 
fruit, and so on. T he only variation 
is in the excitem ent over the football 
games. Very few attach  im portance 
to  the original m eaning of the day, 
and those are viewed by the rest of 
us as solemn, old w et-blankets and 
spoil-sports.

Probably noth ing that we can say 
here will much affect the public mind 
on this subject or lead m any to think 
of any th ing  besides the sports and 
the dinner; but right here I w ant t? 
point to the opportunity  we have to 
m ake the day som ething different 
from  what it has been in the individ
ual home as such.

I t  is w orth while to recall the o rig
in of T hanksgiving Day. In  order 
to  do it one m ust realize that the P il
grims. when they landed a t Plym outh 
in the w inter of 1620. found them 
selves indeed upon a "ste rn  and rock- 
bound” coast. All the food in the 
world, so far as they were concerned 
was w hat they  had brought with them 
in their tiny  ship. You can buy any
th ing  now on that M assachusetts 
shore, from a hair-ribbon to  a pie 
Then there was no th ing  but rock and 
sand and primeval forest, and it was 
b itte r w inter, with m onths of it ahead.

So when, in the follow ing year, af
te r unspeakable hardship and toil, 
those who had survived th a t first 
dreadful experience were able to make 
th ings grow  in th at h itherto  untilled 
soil and gathered  som ething in the 
way of harvest against the next en
suing w inter, what w onder is it th at

they in stitu ted  a Day of General 
Thanksgiving?

T he idea spread—or sprang up 
spontaneously in o ther colonies of 
the New W orld; M assachusetts Bay 
Colony had its first observance in 
1630 and frequently  during  the en
suing fifty years repeated it until in 
16S0 it was firmly established and has 
continued w ithout break to this day. 
Connecticut began the custom  in 
1639; since 1647 it has been contin
uous with but one om ission in 1675. 
The D utch in New N etherlands had 
T hanksgiving Day in 1644 and repea t
ed the occasion frequently  thereafter. 
In many o ther states the day has been 
observed with increasing regularity  
since very early times. In 1864 Pres
ident Lincoln appointed the fourth 
T hursday in Novem ber for the pur
pose of a N ational Thanksgiving Day: 
from  th a t time it has been taken 
for granted  as an annual festival of 
the N ation as such. I am speaking 
of it now as an annual festival of the 
idividual home as such.

In order to make this day a reality 
in the individual hom e—and w ithout 
th at it is a p re tty  dull and m eaning
less th ing—the hom em aker m ust put 
her mind on the subject and plan 
definitely for it. The T hanksgiving 
dinner, the best within reach of the 
family purse, m ust be a m eans to an 
end, a p a rt of a general and purpose
ful plan. You have no time to  lose.

F irs t of all, the occasion ought to 
be one of family reunion, either actual 
or in spirit. In  the older tim es, when 
families were widely scattered , with 
trackless forests between, m ails in
frequent and expensive, this was ex
ceedingly difficult; now with all the 
m eans of travel and com m unication 
accessible, it is quite possible for fam 
ilies to get together, or a t least to  
have on hand at dinner time a sheaf 
of letters, telegram s, o r  perhaps even 
a long distance telephone message. 
I know there are families, and I pity 
them  deeply, where the family rela
tions are such as to make this im
possible—hom es which seem places 
to go away from  ra ther than centers 
of in terest and affection. But these 
are exceptions. Abiding in every 
norm al heart is love of home, and I 
tell you. hom em aker, th at even if 
your family is of the scattered  sort, 
there isn 't a m em ber of it who will 
not bless you for a word of love and 
rem em brance and affection at T h an k s
giving. W ho knows what such a m es
sage m ight do to resto re  the old 
bond?

The children will join w ith glee in 
the plan to w rite to every absent 
m em ber of the circle, and to  get in 
re tu rn  some word of response to  bo

read a t the d inner table on T hanks
giving Day. T hey will join, too, with 
childish enthusiasm  in all your efforts 
to  deck the house and make the oc
casion not only a m em orable one, but 
the beginning of an annual custom  
in the family, and to carry  it on in 
a fter years in hom es of their own.

H ow ever successful you m ake the 
celebration, it will m iss its best feat
ure unless you make a point of em 
phasizing the m eaning of it; unless 
you infuse it w ith a definite sense of 
appreciation of the blessings th at 
have crowned the year for the home 
as such. I t  is well th at each should 
think of w hat the year has b rought 
to him ; it is be tte r th a t on th is day 
there should be realization of what it 
has b rought to all. Poor indeed is 
th at home, and black m ust have been 
its year, in which there are not many 
th ings to be thought of at such a time.

Do all you can. then, to make your 
family, and especially the young m em 
bers of it. realize definitely the m ean
ing of the day; let them  join in the 
preparation with a full understanding 
of w hat it is all about; get them  to 
express in words their own appre
ciation of w hat it is to be thankful 
and to give thought to  o thers whose 
privileges have been less. Above all 
th ings do not allow T hanksgiving to 
be to them  m erely an occasion for a 
big dinner, a school holiday, a 
thoughtless day of fun.

W ith  the possible exception of 
C hristm as, there  is no day in all the 
year th a t is so peculiarly the home 
day as Thanksgiving. Do not lose 
the opportunity. I t  requires thought 
and p lanning to  get the full benefit 
of such an occasion, but it is worth 
while, and if you put your mind to  it 
you will reap the rew ard in a more 
closely knit family circle and a more 
intense love of the home out of which 
you all go to  do your w ork in the 
world. Prudence Bradish.

[Copyrighted, 1919.]

Secret T h a t Spells Sacrifice and Sen
tim ent.

T hey had grow n old together, ju st 
he and she.

"H ow  was business to-day?” she 
asked, as he stood w ashing his hands 
at the sink.

‘ P re tty  good,” the old man ans
wered—“p re tty  good to-day; but 
som ehow th a t little  store will never 
be the same w ithout you. I ’m sorry

you’re not s tro n g  and well like you 
used to  be. I miss you very m uch.” 

T here  was a faint flush of a young
er color in the old w om an’s face—for 
wives live for the finer sentim ent in 
life, and years only increase the in
terest.

F o r years he and she had kept a 
little  store in the middle of the block 
on C enter street. T hen she was taken 
sick and sent to  the hospital, and 
could come to  the store no more.

One day, she sta rted  to  visit him 
a t the old sto re ; but it was a long, 
tedious, hard  walk. On the sidewalk, 
not far from the old store, he stood, 
w ith a tray  fastened to  his shoulders, 
on which was a. collection of collar 
buttons, braids and papers of pins.

He had sold the store to pay the 
hospital bills. An Italian occupied 
it as a fru it stand.

I t  was a long—a much longer-— 
walk back for the old wife.

W hen he arrived, she, in her usual 
cheerful m anner, said: “H ow  was 
business to-day, W illiam ?”

“Business is pickin’ up, Jane ,” was 
his optim istic reply.

T hat n ight they  both  harbored  a 
secret from  each o th er—the brand of 
a secret that spells sacrifice and deep
er sentim ent.

W ho Belongs to the Unions? 
Said a m an the o ther day who has 

had an in tim ate association with 
w orkingm en in m any capacities for 
m ore than twenty-five years:

“ I have learned th a t there  are only 
th ree  classes of w orkm en who belong 
to  unions. T he first is the business 
agent, who does it for the m oney he 
can make out of it. T he second is the 
man with some outside in te rest to 
serve, who gets paid for know ing 
what is going on inside; and the th ird  
is the fellow who belongs because he 
was forced to or who ju st joins w ith 
out know ing w hether it is getting  him 
anyw here or no t—the m an the busi
ness agent calls the ‘boob.’

“T h at is the situation and it will 
continue to  be the same way no m at
te r w hether the unions are controlled 
by reactionary  or radical elem ents. 
In my judgm ent, the best opportun 
ities for w orkm en are to  be found in 
open shop factories, w here all get a 
square deal.”

A girl isn’t a poem m erely because 
she is averse to  a poet.

Blue Buckle O v e r  A lls
* 4Strong-f or-W ork * *

Dealers are urged in a good-business way to 
investigate the BLUE BUCKLE work-garments: 
to examine them with the utmost care and to com
pare them with any overalls they ever sold, or 
wore themselves.

We carry them in stock for immediate shipment. 
BROW N & SEHLER CO.

W holesale Distributors
G R A N D  R A P I D S  M I C H I G A N
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A n o th e r  o f  o ur p o w e rfu l, 
tw o -fis ted  a d ver tisem en ts  
w hich  se ll overa lls. I t  ap
p e a r s  in  th e  S a tu r d a y  
E v e n in g  P o s t  o f  N o v . 22d.

“Strong
for

W ork”

L a rg e s t m anu facturers o f  overa lls  
in  the w orld

T H E  S A T U R D A Y  E V E N I N G  P O S T

Blue Buckle O ver Alls

IOBBERS OVERALL COMPANY. Inc.. Lynchburg. %

n E G U L A R  man-job-overalls—that’s what you'll 
/V. call Blue Buckles! You never wore a work-rig that 
struck you right in so many ways as do Blue Buckles!

Blue Buckles, first of all, are cut generously big and 
roomy. That’s why they’re so comfortable, and one 
reason why they last so long! Oversize at the strain- 
poin t saves the garm ent!

Made by the best Union Workmanship, Blue Buckle 
OverAUs and Coats are perfection from the ideal wear- 
weight indigo-blue denim down to the smallest manu 
factoring detail.

Blue Buckles arc built to give a great service job 
and to make their return to you far exceed their cost.

B lu e  B u ck le  O verAU s and  
C oats are so ld  o n ly  through  
the jo b b in g  trade— the m o s t  
e c o n o m ic a l ,  p ra c tica l and  
sa tis fa c to ry  m e th o d  o f  d is 
tribu tion  fo r  bo th  re ta iler  
and  m anu facturer. Sam ples, 
p r ic e s  and  o th er in fo rm a 
tion  are n o w  available in  
p r a c t ic a l l y  e v e r y  job b in g  
h o u s e  i n  A m e r i c a .  W e  
re q u e s t that y o u  w r ite  y o u r  
jo b b er . S h o u ld  he  n o t carry  
B lu e  B u ck le s  he can order  

them  fo r  yo u .

BL U E  B U C K L E S  g ive  su ch  enduring w ork- 
serv ice , su ch  w ork-com fort, that th e y  have  

sh o w n  b u y ers  there is  a  difference in overa lls. B lu e  
B u ck le  w ea r  is  g u a r a n te e d  b y  th e  burly , ind igo-b lue  
denim  and th e  painstaking w orkm an sh ip . I t’s  no  
w o n d er  th e y  are th e  b ig g e s f-se llin g  a s  w e ll a s  th e  
/a s fe s f -s e ll in g  w ork-rig  in A m erica!

O nce a m an b u y s  B lu e  B u ck les he s ta y s  “so ld ”. 
T h e  reinforced back band, th e  real brass fittings  
that w o n ’t ru st; p len ty  o f room y pock ets se w e d  on  
to  sta y ; su sp en d ers  that don’t slip ; th e se  are ju s t  a  
fe w  o f th e  reason s w h y  B lu e  B u ck les g ive  a w orker  
all he  ev er  dem and ed  o f overa lls.

B lu e  B u ck les w o u ld  se ll on  their  q u ality  a lo n e  
but w e  are pu sh in g  up  B lu e  B u ck le  sa le s  w ith  a

quarter o f m illion dollars ad vertis in g  cam paign— the  
m o st pow erfu l sa les  effort ev er  put back o f  a n y  line  
o f overa lls and coats. It is  in full stride, right n o w , 
all o ver  th e  nation. P o w erfu l color pages in the  
Saturday E v en in g  P o st; stra ig h t-fro m -th e-sh o u ld er  
a d v ertisem en ts in th e  B rotherh ood  M agazines —  
farm  papers and retail trade papers. A ll th is  is  
linked up  w ith  a h e a v y  b ill-posting cam paign p la s
tered over  1500 live  c ities  and to w n s!

B lu e  B u ck les are su ch  ou t-a n d -o u t v a lu e  for th e  
m on ey  that th e y  not on ly  a ssu re  y o u  ste a d y  profits 
and quick tu rn overs but th e y  build a confidence in 
your store that m ean s bigger s a le s  all d o w n  th e  line. 
T h e y  score h ea v y  both  on yo u r  cash  reg ister  and  
you r “good w ill” sh eet.

T h e  sooner y o u  “g e t s e t” w ith  B lu e  B u ck le s the better . W r ite  to y o u r  jo b b e r  fo r  com plete  in form ation .

Jobbers Over All Company, Inc., Lynchburg, Va. W M . T . ST E W A R T , R epresentative
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DESTROYING THE CLERKS.

Sinister Designs of Union Leaders on 
Merchants.

H aving failed to  unionize the steel 
w orkers of the country and compelled 
to  make a hum iliating surrender in 
the coal strike, Boss Gom pers an 
nounces that his next held of activity 
will be among the retail clerks of the 
country, “with a view to bringing the 
profiteering m erchants of the United 
S tates to their knees." as he express
es it. Gom pers has already made a 
sta rt in this direction, having only 
recently  authorized a strike of the 
d rug  clerks of New York City. The 
dem ands of the strikers include recog
nition of the union, a closed shop, an 
eight-hour day. a forty-eight hour 
week, m inimum wages ranging from  
$50 a week for licensed pharm acists 
to $12 for apprentices, double pay for 
overtim e and the arb itration  of future 
differences.

In m any instances these unions yet 
rem ain as independent and local o r
ganizations. but a consistent effort is 
being made by the Am erican Federa
tion of Labor to bring  them  within its 
folds.

In  nearly every case the form ation 
of a new union has caused friction be
tween m erchants and their employes, 
or rather, has developed already dif
fering opinion betw een em ployes and 
retailers, over various phases, of con
ducting business, into actual friction, 
for in every instance the impulse to 
ward organization on the p art of the 
clerks appears to  have come from 
outside sources—from  men who fo
m ent trouble because it gives them  
a chance to levy blackmail. Shorter 
hours, in m any cases, w ith a rb itrary  
d isregard for the heaviest shopping 
hours of the week, and h igher pay 
in general constitu te the aims of the 
new organizations.

Strikes have occurred in m any sec
tions of the country, notably in the 
cities of Rhode Island, but so far 
these have been entirely  local in 
scope. Chicago is being rapidly 
unionized.

I t  is on the Rhode Island situation, 
however, th a t the a tten tion  of lead
ing retailers is centering. T here the 
battle  is in full swing, with varying 
claims of a c c e s s  from  both em ploy
ers and employes, following the vig
orous opposition of the m erchants 
to the form ation of a union, and the 
union’s answ er in finally o rdering  a 
walkout.

T he defiance of the Providence 
m erchants was clean cut.

“ O ur kind of business does not lend 
itself to the union idea. W e will not 
perm it any one outside of our buG- 
ness to interfere in its m anagem ent.”

In  these two sentences, fourteen of 
the largest retail stores of Providence 
recently made plain their a ttitude on 
the union question. T hey were made 
in a statem ent signed by these firms 
as the result of a cam paign started  
here several m onths ago to  o rg an 
ize the retail clerks of the  city.

W ith  retail clerks’ unions success
fully being form ed th roughout New 
England, Providence m erchants are 
the first as far as is known to take 
a deliberately antagonistic  stand to 

ward unionism  in dry goods and de
partm ent stores.

T his is their sta tem ent in full to 
their em ployes;

Your em ployers wish to  call a tten 
tion to the following on the subject 
of labor unions;

W e do not say th a t you shall not 
join a union or any o ther organiza
tion. Any decision of th at nature  is 
entirely  your personal affair.

E verybody labors for his or her 
living, or ought to, but a very sm all 
percentage of those who labor are 
m em bers of labor unions.

To-day a small elem ent is try ing  to 
ge t control, and this m inority, par- 
ticularly  those who are not of equal 
capacity with their fellows, is push
ing in the w rong direction.

( )ur kind of business does not lend 
itself to  the union idea.

If this elem ent should prevail it 
would be detrim ental to you as well 
as to us, because you are able a t any 
time to advance if you have the de
sire, the application and the ability, 
while a union wage is usually a m in
imum wage and the good and the 
:*ad would receive about the same 
pay. If any of you feel th at you 
cannot succeed by yourself and are 
willing to  be a d rag  on your fellow 
w orkers then you m ight agree that 
all receive the same pay, but the ex
perienced are m ore capable and w orth 
more.

Before paying m oney for m em ber
ship in any organization, be sure you 
are really going to get som ething 
irom  it, and not m erely support some 
one else, because while we do not 
com bat labor unions as such, we will 
-i-t negotiate  w ith the re ta il union,
• ecause it would lead to  the closing 

i ur sto res against nonunion labor, 
and m ost of the retail clerks are not 

em bers of unions and have no de
sire to be.

a one of the undersigned m erchants 
will perm it any one outside of their 
business to in terfere  in its m anage
ment.

if  any of you, because of orders 
from outside the business, should fail 

report for w ork some day, you 
will be considered as having resigned 
.nd your positions will not be re
b e lle d  to  you. T h at sort of trouble 

as never succeeded in business of 
this nature  elsew here and will not 
succeed here in Providence.

Any arrangem ent as to  salary, 
hours of work, store conditions, etc., 
m ust be made to the store  m anage
m ent by yourselves. No one else will 
i.e received or listened to. \ \  e m ean 
to and will trea t you fairly, so do 

ot let any one frighten  you into 
jo in ing  any organization th at you do 
not wish to join.

In  San Francisco  the drug clerks 
are waging a cam paign to  force the 
closing of d rug stores a t 6 p. m. daily. 
The fight there, in which the medical 
needs of the public seem to have 
received little consideration, grow s 
out of the agreem ent betw een retail 
m erchants in o th er lines and the 
clerks’ unions to  close a t th a t hour 
daily. The clerks claim  th a t the drug 
stores have increased their stocks to 
sell goods a fte r this hour which fo r
m erly were sold by o ther m erchants. 
T hat agreem ent will expire at the end 
of th is year and there is an obvious 
m ovem ent on the p a rt of the clerks 
to split druggists and o ther m erchants 
into opposing camps over the issue— 
with the public in the usual role of 
“innocent bystander.”

T he organization of a new union 
am ong Syracuse clerks is reported.

In  M uskogee, Okla., m erchants 
have refused to  sign an agreem ent 
with ano ther newly form ed clerks’ 
union, w ith the resu lt th at union labor

generally  is th rea ten in g  a boycott 
against m erchants who refuse to sign, 
the issue hanging on the solidarity 
which the m erchants are able to m ain
tain.

In  Chicago, too, the activities of

WM. D. B A T T

FURS
Hides, W ool and Tallow

28-30 Louis St.
G R A N D  RA PIDS, M ICHIGAN

SIDNEY ELEVATORS
Will reduce handling expense and speed 
up work—will make money for you. Easily 
installed. Plans and instructions sent with 
each elevator. Write stating requirements, 
giving kind machine and size platform 
wanted, as well as height. We will quote 
a money saving price.

Sidney Elevator Mnfg. Co., Sidney, Ohio

W e are manufacturers of

Trimmed & Untrimmed HATS
for Ladies, M isses and Children, 
especially adapted to the general 
store trade. Trial order solicited.

CORL- KNOTT COMPANY,
Com er Commerce Ave. and 

Island S t
Grand Rapids, Mich.

SWEATERS
You have probably noticed the adver
tising of Vassar Sweaters this fall.

It has appeared in the Michigan 
Farmer and 24 leading daily papers 
of the state.

For the fall of 1920 we are planning to 
extend our efforts in this direction, 
greatly increasing the amount of 
space used.

The dealer who carries the Vassar 
line has this advertising to aid him in 
introducing Vassar Sweaters to his 
public.

Write us or call when in Detroit 
and learn our plans for 1920.

V i c t o r - V a s s a r  K n i t t i n g  M i l l s
4 8 -5 0  J e f f e r s o n  A v e n u e , D e t r o i t ,  M ic h ig a n
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clerks’ unions have been causing con
siderable concern to m erchants. T he 
la test m ovem ent reported  is an inva
sion of the shoe trade w ith the  fo rm a
tion of a new branch of their union. 
A ccording to  union leaders their o r
ganization already has succeeded in 
im posing signed agreem ents on c lo th 
ing, furnishing and hat retailers.

The moment a man joins a union he 
ceases to be a free agent and be
com es a puppet in the hands of un
scrupulous organizers, walking dele
gates, strike managers and business 
agents—all one and the same thing. 
The oath he is required to take on 
joining the union automatically makes 
him a liar and a thief. H e ceases to 
have any respect for him self or any 
regard for his word. H is written 
agreements become mere scraps of 
paper. He immediately develops into 
a shirker, so that his services are of 
little value to h is employer. Instead 
of being a help to his employer, he 
becomes a source of worry and an 
object of detestation. The union but
ton is a silent warning of his worth
lessness and unreliability. The pos
session of a union card is a tacit ac
knowledgement of his inability to 
hold his job by merit.

W hat is the duty of the merchant 
when confronted with this menace? 
It is as plain as the nose on a man’s  
face. H e should call his employes 
together and tell them plainly that 
unionism and business are incompat
ible and do not mix; that unionism  
destroys everything worth striving 
for and everything worth having in 
this world; that the man who joins a 
union automatically becom es an out
cast and an Ishmaelite, unworthy of 
confidence and incapable of earning 
an honest living; that if any clerk, in 
the light of this knowledge, wishes 
to array himself on the side of dis
order, unrest and radicalism, he has 
that privilege, but that he cannot re
main in his present position, nor will 
he be able to secure employment in 
any store where the owner is a self- 
respecting gentleman who knows what 
unionism stands for and the iniquities 
and abuses which accompany its in
troduction into any business; that 
any clerk who listens to  the siren 
voice of unscrupulous organizers and 
signs an application for membership 
in the clerk’s union does it with the 
full knowledge that he is starting on 
the straight and narrow road to hell 
as fast as his legs will permit him 
to navigate.

The merchant who permits a single 
union man to gain a foothold in his 
establishment is as. foolish as the 
packer who permits a single rotten 
apple to remain in the barrel. I t is 
a matter of only a few days when the 
entire barrel is infected and becomes 
a mass o f rottenness.

W e have com e to the parting of 
ways in this country. On one side 
is freedom of action, good feeling 
and prosperity. On the other side is 
unionism, which means constant bick
ering and bitterness, slavery for the 
employe and unprofitable conditions 
for the employer.

There is no middle ground.
On which side, Mr. Merchant, do

you propose to array yourself when 
the crisis confronts you?

It is up to  you.

H aving scotched t(he serpen t of 
trades unionism, which is u tte rly  de
structive to all peace and harm ony 
in business or special re la tions—be
cause trades unionism  thrives only on 
discord, d issention and b itte rness— 
it is in o rder for the m erchant to  say 
to his clerks som ething like th is: My 
profits for the  past th ree  years have 
been approxim ately $9,000—an aver
age of $3,000 per year. I believe we 
can increase these m arg ins to  $5,000 
per year by ex tra  effort on the part 
of both of us. I propose to  make 
you this p roposition: W e will all dig 
in the best we know  and a t the end 
of the year all we m ake in excess of 
$3,000, I will split w ith you 50-50. 
If  there is $2,000 to divide, I will take 
half and you boys will divide the 
o th er half am ong yourselves in p ro 
portion to  the salaries you receive.

T he foregoing suggestions are not, 
in any sense, a cure-all—the ultim ate 
solution only can come when the 
g reat m ass of m en see th a t there  is 
som ething be tte r in life than  m ater
ialism, and when a sp irit of love dom 
inates m en generally  in their re la
tions one w ith ano ther—but are made 
because of the belief th a t a fte r the 
refining process o f discussion they 
would be found: T o  be evolutionary, 
not revolutionary: to  be constructive, 
no t destructive; to  create efficiency 
by doing aw ay w ith th a t g reatest of 
all w astes—the w aste of hum an en
ergy—because w orkers would become 
their own pace m akers under the spur 
of self-interest, thereby  increasing 
both production and profits; to  edu
cate the w orkers as to  their econom ic 
possibilities and responsib ilities; to  
lead to  a b e tte r  understand ing  be
tw een m an and m an and, consequent
ly, a g rea ter respect and sym pathy 
one fo r an o ther; to  put a premium  
on sobriety, industry  and superior 
equipm ent. L abor would take on a 
new dignity ; labor leaders who have 
show n ability in the past to  organize 
labor a long  crim inal lines would be 
relegated  to  obscurity ; no man could 
help him self w ithout helping all, nor 
could anyone hu rt the business in 
which he was engaged w ithout also 
in juring  him self financially. I t  would 
be industrial dem ocracy in its best 
sense, bearing  the same re la tion  to  in
dustrial life th a t the republican form  
of governm ent does to  governm ent in 
general; th e  a rts  not only would be 
saved, but advanced; the purchasing  
pow er of the ag ricu ltu rists would be 
increased, as well as th a t of the  gen
eral public, which would prove a 
beneficent econom ic influence in the 
w orld ; p ro perty  righ ts would be safe
guarded, fo r there  would be no r e 
ta lia to ry  m easures against capital: 
hum an righ ts would be advanced; 
m en would broaden under the  sys
tem ; it would do aw ay w ith strikes 
and lock-outs, because m en will not 
strike o r  lock-out against th e ir own 
in te res ts ; it would be intensely  p rac
tical and easily practicable, and 
furtherm ore—founded in the  principle 
of love instead of ha tred  of one’s 
fellow m an—would point unerring ly  
to  the “e ternal s ta r of hum an hope.”

Holiday Suggestions
Business in general bigger than ever, merchan
dise scarce, deliveries slow , so w h y  w ait until 
the last few  days to try and get all your neces
sities. Order from this list N O W .

N O T IO N  D E P A R T M E N T  
D O L L S

No. 1-B—C h arac te r  Doll, unb reak ab le  
head, 12 inches long, jo in ted  
lim bs, d ressed . P e r  dozen . . .  .$ 4.00 

No. 155—Fully  jo in ted  doll, w ith  hair, 
d ressed , 14 inches, each  in  box.
P e r  dozen ...........................................  18.00

No. 151—B aby Doll, u n b reak ab le  head,
d ressed , 14 inch. P e r  dozen . . .  24.00

R IB B O N S
P a t. No. 36—Jac q u a rd  ribbon, a s s o r t

m en t of 36 pieces, n um bers  1, 1% 
and  2. W hite , p ink  and  blue, 3
y a rd  p ieces. P e r  cab in e t ........... 5.00

P a t. No. 514— In  120 w id th  w arp
p rin t, good p a tte rn s . P e r  bolt 3.50 

P a t. No. 600—In 150 w id th  w arp
p rin t exce llen t value. P e r  bolt 3.75 

P a t. No. 568—M oire w ith  sa tin  s trip e  
No. 150, b e s t selling  shades. P e r  
bolt .......................................................  4.00

P E R F U M E S
No. 44—A sst, odors, packed  one dozen

to  box. P e r  dozen ...............................75
Per gross .................................... 8.50

No. 4— A sst, odors. One dozen in
easel back  box. Dozen .....................80
P e r  g ro ss  ..........................................   9-00

No. 32—Ind iv id u a l Boxes, la rg e  size
bo ttles . P e r  dozen .......................  2.00

No. X564—Jerg en s  B est a ss t, odors, 
ind iv idua l boxes, odd shaped  b o t
tles. P e r  dozen .............................  2.75

No. X565—Jerg en s  g racefu l, hexagon  
shaped  bo ttles , p ic tu re  top , in d i
v idual boxes. P e r  dozen ..........  3.00

No. 30—S p en cer 's  to ile t w a te rs , la rge  
size bo ttles , ind iv idua l boxes,
P e r  dozen ...........................................  4.00

No. 25—S pencer 's  P e rfu m e, b e s t a ss t, 
odors, odd sh ap ed  bo ttle s . P e r  
dozen ....................................................  4.00

H A N D K E R C H IE F S  
N o. 405—G en t's  H em stitch ed , p lain

w h ite , 10 dozen to  box. P e r  dozen .75 
No. 328—G e n t's  H em stitch ed , colored 

b o rd e r han d k erch iefs , good q u a l
ity. P e r  dozen .................................  1-10

No. 2261—G en t's  good q u a lity  in itia ls
h a lf dozen to  box. P e r  dozen . .  1.25

No. 928— L ad ies’ S'ilk C repe H a n d 
k e rch ie fs  in solid colors, colored 
edges o r colored em bro ideries, 
one dozen in box. P e r  dozen . . 2.25

No. 112—L adies ' Silk In itia l H a n d 
k erch iefs, packed  10 dozen to  box, 
a sso rted  b e st in itia ls , a  good buy.
P e r  ca r to n  .........................................  6.25

No. K18—C hild ren 's  F an cy  H a n d k e r
chiefs, packed  tw o in p ic tu re  top 
boxes, v e ry  spec ia l value. P e r
dozen boxes ............................................. 95

No. 1500—L ad ie s ’ L inen , 1-4-inch
hem  good quality . P e r  dozen . .  2.00

T IE S
No. 102—M en’s Ties, flow ing end,

each  tie  in box. P e r  dozen . . .  1.50
No. 850—M en's T ies, each  one in box.

P e r  dozen ...........................................  8.50
No. 443—M en's T ies, each  one in box.

P e r  dozen .................................  13.50
No. 450—M en's T ies, one dozen to

box. P e r  dozen ................................  4.75
No. 462—M en 's  T ies, h a lf  dozen to

box. P e r  dozen .................................  5.50
No. 437—M en’s Ties, h a lf dozen to

box. P e r  dozen .................................  8.50
All tie s  good selling  p a tte rn s  in figures 

and  s trip ed  com binations.

P U R S E S
No. 3035—C hild 's  velvet bag, a s s o r t

ed colors, v e ry  good fo r X m as.
P e r  dozen ...................    4.50

No. 6708—L adies’ solid lea th er , s tra p  
back  purse , a sso rted  colors, h a lf
dozen box. P e r  dozen .............  10.50

No. 1641—G en t's  W allet, a  good n u m 
ber. P e r  dozen ............................. 2.00

W A T C H E S
Size 12—G en t's  n icke l w atches, good 

tim e-keepers, g u a ra n te ed  one 
year, h a lf dozen to  box. P e r
dozen ...................................................  19.80
W aldem ar C hains, a sso rted , one 
dozen on ve lve t d isp lay  card . P e r
dozen .................................................  5.50
W ald em ar K nives, one dozen a s 
so rted  p a tte rn s  on d isp lay  card .
P e r  dozen ...........................................  5.50

P L A Y IN G  C A R D S
No. 831—Gold edge, fine q u a lity  p la y 

ing cards, tw elve p acks  in c a r 
ton. P e r  dozen ............................... 4.50

Also cheap er n um bers  a t  $2.50 and $3.05 
M E R C E R IZ E D  T A B L E  S E T S  

No. 103—O ne 72 x72  finest q u a lity  
c lo th  and  six  napk ins, hem m ed,
ready  fo r use, packed each  s e t to
th e  box. P e r  s e t ........................... 5.50

No. 100—72 x 90 sam e m ake  up and
packing . P e r se t ..........................  6.50

T O W E L S
No. 701—Blue T u rk ish  Towels, good 

and  h eav y  IS x 36, one dozen to
package. P e r  dozen ...................... 3.25

No. 365— E x tra  la rg e  22 x  42 p ink  and  
b lue s trip ed  tu rk ish  tow els, u n 
hem m ed, b u t a n  excellen t qua lity .
P e r  dozen ...........................................  9.00

No. 703—B leached T u rk ish  Towel,
IX x 36, end s tr ip e s  of blue. P e r  
dozen .................................................... 4.12

A P R O N S
No. 108—L ad ies’ F a n c y  A prons, w ith  

lace  and  em bro idered  edges, good 
a sso rtm e n t of p a tte rn s . P e r  dozen 3.00 

No. 206— L adies ' F an cy  A prons, n ice 
ly a sso rted . P e r  dozen ..............  4.50

No. 97—Indigo Blue, Scout P e rca le  
A prons, trim m ed  w ith  w h ite  bias, 
side o r c en te r  b u tton , be lted  all 
w ay  a round , w hile th ey  la s t p e r
dozen ...................................................  14.95
Cootie G am es, th a t  b ig  seller.
P e r  dozen .............................................. 1.90

M U F F L E R S  A N D  S C A R F S  
No. 7002— K n it M uffler fo r G ents, 

black, w h ite  an d  g ray , h a lf dozen
to  th e  box. P e r  dozen ..............  4.50

No. 7023—G en t's  K n it in black, w hite  
an d  g ray , each  sca rf  in box. P e r
dozen .....................................................  6.50

O th e r num b ers  in s ilk  and  k n it, each  
s c a rf  packed in s e p a ra te  box, very  d e s ir
ab le  fo r X m as g ifts—$8.50. $9.00, $10.50, 
$12.00, $18.00 and up to  $27.00 p er dozen.

W e g u a ra n te e  to save  you a t  le a s t 20 
p e r cen t, on an y  g e n t’s  sca rfs  o rdered  
from  us.
No. —L ad ie s’ Silk Scarfs , p la in  co l

o rs  o r w ith  fan cy  figures, a ll b e s t 
selling  sh ad es  a t  $3.50, $4.50, $6.50 
$9.00 per dozen.

No. L M —B rad ley  M ufflers in black, 
w h ite  an d  g ray , each  m uffler in 
box, n o t a ll sizes, b u t a  big  a s 
so rtm en t, a ll w o rth  $4.25 a  dozen, 
w hile th ey  la st, p e r dozen . . . .  1.95

B E L T S
No. 416—M en’s  B elts, good q u a lity  

le a th e r , s ilv e r buck les, d e ta ch 
able, sizes 30 to  40. P e r  dozen 7.50

H O S IE R Y  A N D  G L O V E  D E P A R T M E N T  
No. 786—L ad ies’ B lack  Silk Ho3e, 18 

inch  boot w ith  a  m ock seam , 3 
p a irs  to  th e  box. P e r  dozen . . . .1 8 .0 0  

No. 786C—Sam e a s  above in  C ordo
van. P e r  dozen .............................  18.00

No. 250B—M en's F ine  B lack  M erce r
ized Socks, Vz dozen to  th e  box.
P e r  dozen .........................................  4.50

No. 257—Sam e as  above in C ordo
van. P e r  dozen ...............................  4.50

No. 640—M isses’ B lack  a n d  W hite , 
full m ercerized  fine lisle hose, 
size 5% to  9%, % dozen to  box.
P e r  dozen .........................................  4.45
On size 5% ra ise  10 cen ts.

No. 900W —L ad ies’ W h ite  C ham ois- 
e t te  d re ss  gloves, very  fine q u a l
ity, sizes 6% to  8. P e r  dozen ..  6.75 

No. 901G— L ad ies’ G ray  C ham oise tte  
d re ss  gloves, v e ry  fine q ua lity , 
sizes 6% to  S. P e r  dozen ..........  6.75

B L A N K E T S
36 x  50 W oolnap, w h ite  w ith  b lue o r 

p ink  border, bound double, good
v alue  .....................................................  2.00

60 x 76 T an  co tton  b lan k e ts  ............  2.12l/ 2

Paul Steketee & Sons
Wholesale Dry Goods 

G R A N D  R A P I D S ,  M I C H I G A N
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Michigan Poultry, Butter and Egg Aaao- 
elation.

President—J. W. Lyons, Jackson. 
V ice-President—Patrick H urley, D e

troit.
Secretary and Treasurer—D. A. B en t

ley, Saginaw.
E xecutive Committee—F. A. Johnson, 1  

D etroit; H. L. W illiam s, HoweU; C. J.-i 
Chandler, Detroit. j

U se of Motor Truck in E gg Trans
portation.

T he question  of w h a t th e  fu tu re  w ill 
b ring  fo rth  .n th e  use of th e  m otor tru ck  
as  a n  in s tru m e n ta lity  of egg t ra n s p o r ta 
tion  would serve  a t  a n y  tim e a s  a n  in 
te re s tin g  su b jec t for specu la tion , bu t 
th e re  a re  severa l new  influences a t  w ork 
ju s t  now w hich m ake th e  problem  espe
cially  significant.

As our re ad e rs  know, som e headw ay  
h a s  been m ade not only in th e  use of 
m otor tru c k s  for c ity  d ray ag e  involving 
egg tra n s fe rs  b u t likew ise in th e  em ploy
m en t of th is  c lass  of vehicles for long
d is tan ce  hau lage, no tab ly  th e  conveyance 
of eggs from  producing  d is tr ic ts  to con 
sum ing  and  s to rag e  cen ters. T he query  
th a t  now p re sen ts  itse lf to  th e  tra d e  is 
w h e th er m o to r tru ck  u tiliza tio n  will p ro 
g re s s  a long th e  lines th u s  fa r  followed or 
w hether, in view  of th e  rev e la tio n s  as  
to  costs  of upkeep and  opera tion , a  new  
tack  m ust be taken.

T hree  or fo u r new  fa c to rs  in  ou r N a 
tiona l a ffa irs  have  bearin g  upon th is  
proposition, and. inc iden tally  upon the  
w hole responsib ility  of egg tra n s p o r ta 
tion . F ir s t  and  fo rem o st of these  is the  
ra ilro ad  s itu a tio n  w ith  w hich  congress is 
now g rapp ling  in an  effort to  b ring  o rder 
o u t of chaos before th e  ra il  lines a re  
tu rn ed  back  to  th e ir  p riv a te  ow ners. It 
is  confidently  p red ic ted  th a t  fu r th e r  in 
c reases  in fre ig h t ra te s  will be necessary . 
C erta in ly  th is  will be th e  case  if ad d i
tiona l advances  in w ages be g ran ted  to  
o rgan ized  tra in m e n  and  if th e  cost of 
coal to  consum ers is sh arp ly  advanced  
a s  a  re s u lt of concessions to  lab o r in the  
m ines. H igher ra ilro ad  ta rif fs  m u s t u n 
m istak ab ly  jo lt th e  he re to fo re  accep ted  
ro u tin e  of egg tran sp o rta tio n . M ean
while we find th e  ra ilro ad  in te re s ts  c lam 
o ring  in som e in s tan ces  to  be relieved of 
th e  re sponsib ility  for th e  opera tion  of 
th e  so-called  " sh o rt lines,” o r a t  le a s t of 
bu ild ing  any  add itio n a l sh o rt lines—the  
very  c lass  of ro u tes  w here  th e  com peti
tion  of m otor tra n s p o r t  e n te rs  in.

A second tu rn  of a ffa irs  th a t ,  in a 
m an n e r no t a n tic ip a ted  in th e  trad e , is 
b ring ing  to  th e  fore th is  w hole question  
of egg tra n s p o rta tio n  is found in p ro jec ts  
to  hedge a b o u t co ld -s to rage  opera tions 
by  ad d itio n a l N a tio n a l leg islation . A ny 
re a d e r  of T he E g g  R ep o rte r who h a s  fo l
lowed closely th e  h earin g s  of trad e sm en  
before  th e  a g ric u ltu ra l com m ittee  of the  
U. S. house of rep re sen ta tiv e s , a s  a  p re 
lude to  th e  fram in g  of co ld -s to rage  leg is
la tion , m ust have noted  how often  th e  
question  of d ray ag e  o r tra n sp o rta tio n  
w as in jec ted  in to  th e  d iscussion  of ra te s  
o r charges.

Y et a n o th e r  ang le  of c u rre n t a c tiv i
tie s  w hich  u n m is tak ab ly  re g is te rs  con
ta c t  w ith  th is  question  of th e  fu tu re  u se 
fu lness of m o to r tru c k s  as  se rv ito rs  of 
egg  sh ippers is found in th e  new  asp ec t 
of h ighw ay  construction  and  m a in ten an ce  
th ro u g h o u t th e  U nited  S ta te s . W ith 
m any s ta te s  "m a tc h in g ” th e  ap p ro p ria 
tio n s  m ade by congress, an d  w ith  th e  
G overnm ent tu rn in g  over to  th e  severa l 
s ta te s  fo r ro ad -m ak in g  purposes th e  s u r 
p lus m o to r equ ipm en t re linqu ished  by the  
U. S. arm y, th e  long -p ro jected  p lan  for 
co -o p era tiv e  road  w ork  seem s to  be going 
ah ead  in earn es t. T he outcom e will be 
to  provide, in every  s ta te  in th e  union, 
an  increased  m ileage in h igh ly  im proved 
h ighw ays th a t  w ill be a t  th e  serv ice  of 
egg  sh ippers for m otor tra n sp o rt, if th ey  
see  fit to  u se  them .

C oincident, how ever, w ith  th is  fa r -  
flung s ta te  and  N a tiona l te am  w ork  for 
b e tte r  roads U ncle Sam  is m oving to  
b rin g  ab o u t c e r ta in  re s tr ic tio n s  upon 
tru c k  traffic in th e  in te re s t of road  p re 
serv a tio n . T he U. S. B ureau  of P ublic  
R oads a t  W ash in g to n  is in th e  m idst of 
a  series  of e lab o ra te  scientific te s ts , u sing  
specia lly  designed a p p a ra tu s , to  d e te rm 
ine th e  effect of tru c k  im pact of w ith  
v a ry in g  w eigh ts  an d  speeds upon v a r i
ous s tan d a rd  ty p es  o f road  su rface. In  
consequence o f th e se  te s ts , w hich will 
be com pleted  n ex t year, we shall p ro b 
ab ly  behold th e  c o n stru c tio n  of roads

A m ore logically  ad ap ted  to  tru ck  traffic,
■ but on the  o th e r hand, we shall d o ub t- 
E less .see th e  p lac ing  of som e lim ita tio n s
■ upon tru ck  sizes and  loads.
P  E gg  sh ippers will p resum ab ly  be 
f  sy m p a th e tic  to any  m ovem ent th a t  ten d s  
► to  keep th e  roads  in  th e  b est condition  
£ for traffic, even  if it  be a t  th e  p rice  of 

c .r t a .n  re s tric tio n s  upon loads and  
speeds. H ow ever, th e  big p rom ise th a t  
th e se  g o vernm en ta l te s ts  hold fo r egg 
m en co n sis ts  in a  p rospect th a t  th e  fe d 
era l in v estig a tio n  will poin t th e  p a th  to  
w ays and  m ean s of enab ling  eggs to  
"rid e  eas ie r."  th a t  is, w ith  less risk  of 
b reakage . The G overnm ent ex p erts  who 
hav e  en te red  upon th is  in tim a te  s tu d y  of 
m otor tru c k  behav io r have  m ade som e 
a s to n ish in g  d iscoveries  w ith  re sp ec t to 
th e  effect of sp rin g s  and  of t ire s  in  in 
fluence upon th e  pounding force of a  
tru c k  in serv ice. I t seem s c e r ta in  th a t  
th e  m ora ls  poin ted  by th e  te s ts  will 
re su lt in changes  of sp rin g  co n stru c tio n  
an d  d is trib u tio n  an d  in th e  use  of th e  
la rge-s ,zed  p n eu m atic  tire s  th a t  have 
la te ly  been advoca ted  a s  s u b s titu te s  for 
solid tires , and  th is  rev is io n  of th e  a r 
ran g em en ts  for d isposing  of the  sp ru n g  
and  u n sp ru n g  w eigh t o f tru c k s  m ay  m ean 
m uch to sh ip p ers  of th e  m ost frag ile  of 
com m odities.

W ith  all th ese  rev o lu tio n a ry  new  fa c 
to rs  o p e ra tin g  to keep u se rs  “ up in the  
a ir"  a s  to  th e  fu tu re  of m o to r tru ck  tra n s -  
p o rta tio n . th e  m otor tru c k in g  and  e x 
press in te re s ts  have  had  c e r ta in  d is- 
illusionm ents th a t  have adm onished  them  
th a t  if tru c k in g  on reg u la r schedu le  on 
lo n g -d istan ce  ro u te s  is to  be m ade p ro fit
ab le  it m ust be carefu lly  sy stem atized  
o r re -o rg an ized  on th e  b e st econom ic 
lines. The troub le  seem s to  have  been  
th a t  ev ery th in g  “ w en t” d u rin g  th e  w ar. 
W ith th e  ra ilro ad s  unequal to  th e  traffic 
burden, and  w ith  m otor tru c k s  ha iled  a s  
the  p roverb ia l friend  in  need, i t  seem s 
th a t  p riv a te  sh ippers, no m ore th a n  the  
G overnm ent, s topped  to  co u n t th e  cost. 
T he re su lt w as th a t  m o to r tru c k  o p e ra 
to rs  did n o t w orry  th e ir  h ead s  w h e th e r 
th e ir  co sts  w ere 6c o r 57c p e r  ton  mile. 
W ith  th e  s ign ing  of th e  a rm is tic e , how 
ever, th e re  w as u sh ered  in a  new  era , 
and  its  consequences a re  a lread y  a p 
p a re n t in th e  n u m b er o f tru ck  ro u te s  
th a t  have been abandoned  an d  th e  n u m 
b er of lo n g -d istan ce  tru c k in g  e n te rp rise s  
th a t  have  gone in to  th e  han d s  of r e 
ceivers.

Some of th e  sec tions  of th e  coun try  
w here  re g u la r  d o o r-to -d o o r m otor tru c k  
serv ice  h a s  undergone  its  w o rs t slum p 
as  a  re su lt of la t te r -d a y  aw ak en in g s  a re  
th e  very  d is tr ic ts  w here  the  h eav ies t egg 
sh ip m en ts  o rig in a ted  an d  w here  e n th u s i
a s tic  sh ippers  w ere  w ont to  ha il th e  
a d v en t of re g u la r  m o to r tru c k  serv ice  as  
a  solu tion  for m any  problem s th a t  had 
long w orried  them . T here  ap p ea rs  to  be 
d an g er ju s t now th a t  th e  pendulum  of 
tra d e  sen tim en t in th ese  d is tr ic ts  will 
sw ing too fa r  th e  o th e r  w ay an d  th a t 
the  egg sh ip p ers  w hose h igh  hopes have 
not been co n tinua lly  rea lized  w ill go to  
th e  o th e r ex trem e  and  conclude th a t  
th e re  is n o th ing  fo r th em  in  m otor t r a n s 
po rt a s  a  p e rm a n e n t dependency.

A n um ber of com pe ten t traffic  spe-

Toilet
and
Bath

WE BUY AND SELL
Beans, Potatoes, O nions, Apples, C lover Seed, T im o th y  Seed, Field 
Seeds, Eggs. W hen yo u  have goods for sale or w ish  to  purchase 

W RITE, W IRE OR TELEPHONE US.

Both Telephone* iM7 M oseley Brothers, GRÂ ^ PÎ f i u S

M. J. Dark & Sons
W holesale

Fruits and Produce
106-108 Fulton St.. W .

1 and 3 Ionia A v e ., S. W .

Grand Rapids, Michigan

M. J. DARK  
Belter known as Mose 
22 years experience

WE HANDLE THE BEST GOODS OBTAINABLE 
AND ALWAYS SELL AT REASONABLE PRICES

Piowaty’s Producing Candies
Mean

Money to Your Business
See Our Line Before You Buy

M. Piowaty & Sons of Michigan
M AIN OFFICE, G R A N D  R A PID S, MICH.

Branches: M uskegon, Lansing, Bay C ity , Saginaw, Jackson, Battle 
Creek, Kalamazoo, B enton Harbor, Mloh.; South Bend, Ind.

OUR N EAREST BRANCH WILL SERVE YOU

K ent Storage Company
W holesale Dealers in

BUTTER EGGS CHEESE

PRODUCE

We are always in the market to BUY 
or SELL the above products. Always 
pay full market for Packing Stock 
Butter date of arrival.

Phone, write or wire us.

G R A N D  R A P I D S ,  M I C H I G A N

M I L L E R  M I C H I G A N  P O T A T O  C O .
Wholesale Potatoes, Onions

Correspondence Solicited

Frank T. Miller, Sec’y and Treas.
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c ia lis ts—som e of th em  im p a rtia l ob serv 
e rs  in th e  serv ice  of th e  U n ited  S ta te s  
G overnm ent—have recen tly  been  m ak ing  
a  su rv ey  of th e  p o s t-w a r  s itu a tio n  w ith  
re g a rd  to  th e  m o to r tru c k  tra n s p o r ta tio n  
of eggs, an d  th e ir  conclusion  is th a t  
th e re  is u n questionab ly  a  fu tu re  fo r th e  
m o to r tru c k  a s  a  co llecto r a s  w ell a s  a  
c a r te r  o f egg c ra te s  b u t th a t  th e  tra d e  
m u s t ad o p t a  m iddle course  in  i ts  e x 
p ec ta tio n s  w ith  re sp ec t to  tru c k  serv ice . 
T ru ck s  can  n o t b rin g  a b o u t th e  m illen 
n ium  in  egg tra n s p o r ta tio n —a t  le a s t n o t 
fo r a  w hile. T he firs t conclusion  of th e  
e x p er ts  w ho have  been  s tu d y in g  th is  
tra n s p o rta tio n  problem  is th a t  i t  w ere  
w ise  fo r tru c k in g  in te re s ts  to  cease  
buck ing  th e  ra ilro ad s  in te r r i to ry  w here  
th e  ra il lines a re  e stab lish ed  a n d  tu rn  
a tte n tio n  to  th e  “ back  co u n try ,” in  th e  
E a s t  a s  w ell a s  in th e  W est, w here  no 
o th e r  fo rm  of speedy  tra n s p o r ta tio n  is 
availab le .

Com ing to  th e  m ost p rac tic a l a sp e c t 
of tru c k  opera tion , th e  business  doc to rs  
w ho have  been in co n su lta tio n  over th is  
p a tie n t have  reach ed  th e  conclusion  th a t  
tru c k  ro u te s  shou ld  in  no in s tan ce  em 
brace  m ore te r r i to ry  th a n  can  be cov
ered  in  round  tr ip  in one day. T h is  
p lan  is in d irec t c o n tra s t to  th a t  w hich  
h a s  been followed in c e r ta in  eg g -p ro d u c
ing d is tr ic ts  in N ew  Je rse y  an d  e lse 
w here, th e  tru c k s  th e re  being  scheduled  
on  t r i -a n g u la r  ro u te s  w hich b ro u g h t them  
to  each  leg of th e  jo u rn ey  every  o th e r  
d ay  o r every  th ird  day . T he in v e s ti
g a to rs  found  th a t  w h ereas  th is  p lan  of 
o p e ra tio n  w orks  no h a rd sh ip  on sh ippers  
no r re su lts  in an y  h a rm  to  th e  eggs in 
t r a n s i t  i t  h as  th e  e ffect of d isp ro p o rtio n 
a te ly  an d  unw isely  in c rea sin g  th e  cost 
of tru c k  opera tio n  w ith  th e  re s u lt th a t  
ra te s  a re  h ig h e r th a n  th e y  o u gh t to  be 
o r  else th e  o p e ra to r can  n o t m ake  
enough m oney to  rem a in  in business. I t  
w as  d isclosed th a t  w hen a  tru c k  o p e ra t
o r m u3t be boarded aw ay  from  hom e, 
a n d  re p a irs  m ade in a n  ou tside  g a rag e , 
bills m oun t u n w a rra n ta b ly , an d  th e  con
clusion h a s  been  reach ed  th a t  fo r the  
sak e  of efficiency each  tru c k  should  a t 
te m p t no longer hau l th a n  w ill p e rm it 
it  to  be back  a t  its  “ b a se” by th e  close 
of th e  w ork ing  day.

D iscern ing  w ell-w ishers  of th e  p e rm a 
nency  of m otor tru ck  tra n s p o r ta tio n  a sk  
m e to  p a ss  a long  to  th e  ra n k  an d  file of 
egg sh ip p ers  one friend ly  adm on ition— 
nam ely , a  h in t th a t  th e  sh ip p er w ho 
rea lly  d esires  to  have  tru c k  serv ice  a t  
his d isposal is d e fe a tin g  h is  own ends 
if he p a tro n izes  "w ild c a tte rs .” I t  m ay  
be exp lained  th a t  “ w ild c a t t in g ” is th e  
te rm  applied  to  th e  o p e ra tio n s  of f re e 
lance tru c k  ow ners w ho in te rm itten tly  
c u t in on th e  business of re g u la r  ro u te  
serv ices  by offering  to  sh av e  ra te s . On 
th e  face of th e  th ing , a n  egg sh ip p er 
sav es  m oney w hen h is  sh ip m en t is tak en  
a t  a  c u t ra te  by a  tru c k  o p e ra to r who 
hap p en s  to  be looking fo r a  “ re tu rn  
load .” T he troub le, a s  disclosed  in a c tu a l 
p e rfo rm ance  is th a t  such  ra te  c u ttin g  
o p e ra te s  to  p e rsu ad e  th e  ro u te  o p e ra to r 
to  ab andon  re g u la r  serv ice  an d  in co n se 
quence the  sh ip p er is deprived  of th e  
day  - in -a n d -d a y -o u t co llections th a t  he 
m u s t be ab le  to  depend upon if he Is to  
p in  fa ith  to  m o to r trucks.

W aldon  F aw ce tt.

Selling M olasses as a Sugar Substi
tute.

The presen t sugar shortage is a 
direct result of w ar conditions. Su
gar producers and refiners have been 
engaged in d irect w ar w ork while 
the arm ies of the world have draw n 
exhaustively on the sugar reserve. 
Y our custom ers will do w ithout sugar 
in m any ways if this is explained to 
them . T hey will eat less dessert, 
m ake fewer cakes and pies and give 
up hom e-m ade candy. But in pu tting  
them  off in this way you are not m ak
ing sales. By explaining the cause of 
the sugar shortage and then suggest
ing a substitu te  for sugar, the grocer 
will save his trade while still m aking 
the usual entries in his cash book.

T he word “substitu tion” has come 
into ill repute in the trade and with 
the buying public because some m er
chants have sold inferior products as 
substitu tes for m ore expensive but 
reliable m erchandise. T his practice 
deserves the condem nation it has re 
ceived. I t  is necessary, however, th at 
some product replace sugar during 
the p resen t N ational shortage. The 
hum an body requires a certain  am ount 
of sugar in its daily ration.

T here  are two substitu tes for sugar, 
saccharine and syrup. Saccharine is

not healthy, has no body and is not 
fit for cooking or eating. M olasses 
is not only a substitu te  for sugar in 
cooking and baking, but m olasses is 
made from  the same ingredients as 
sugar and contains m ore than  50 per 
cent, sugar. In  E ngland during  the 
w ar syrup was used alm ost exclusive
ly for sw eetening in cooking—even 
for cereals and coffee. T his E nglish 
syrup was too thick and lacked flavor. 
In  this country  now m olasses syrup 
particularly  is recom m ended as a sub
stitu te for sugar. I t  is m ade from 
sugar cane, it is delicious to  eat with 
rolls o r muffins or cakes, and takes 
the place of sugar in cooking.

P robably  some of your custom ers 
already know the tastiness and useful
ness of m olasses syrup. Suggest it as 
a substitu te to those not acquainted. 
T hey will appreciate your th ough tfu l
ness. M. G. Tlearsman.

The Clouded Sky.
W ritte n  fo r th e  T rad esm an .

I w ould n o t have  a  cloudless sky  
N e 'e r  in te rru p ted  lig h t;

I can  n o t feel th a t  b less ings  lie 
W here  su n s  a re  ev er b righ t.

I could n o t know  of all th e  w orth  
E a c h  day  b rin g s  round  to  m e

If ev er c loudless w as m y e a r th  
A nd th e re  no n ig h t should be.

F o r b le ss ings  a re  th e  so rt of th in g  
W hen  s?em  denied a re  n igh

T he la rk  w ould have  no m orn  to  s ing  
U nless a  n ig h t passed  by.

My b lessings a re  to  me th e  b est 
W hen  I can  c learly  see

T hrough  th e ir  rem oval ju s t  a  te s t  
To m ake  th em  m ore to  me.

I can  no t know  th a t  every  cloud 
Is  som ehow  b ring ing  good

U n til i t  pass  w ith  show ers endow ed 
A nd th e n  i t ’s understood.

C h arle s  A. H eath .

Ship Y our B u tter
to me; I pay highest prices 

for good dairy.
W . E. T A Y L O R ,

BATTLE CREEK. MICHIGAN

A sk about our way
BARLOW  BROS. Grand Rapids. Mich

Grand Rapids Forcing Tomato
S e le c te d  fo r  u se  In o u r  

o w n  g re e n h o u s e s
$5 per oz.

Reed & Cheney Company
Grand Rapid*. Michigan

Watson-HigginsMlg.Co.
GRAND RAPIDS. MICH.

Merchant 
Millers

Owned by Merchant«

Products add by 
Merchant!

Brand Recommended 
. by Merchants

NewPerfectionFlour
Packed In  SA X O LIN Paper-lined  

Cotton, Sanitary Sacks

Moore’s Mentholated 
Horehound and Tar Gough Syrup

Not as good as 
the best—But—

THE BEST
TH E MOORE COMPANY, Tem perance, Mich.

W E ARE HEADQUARTERS  
WHOLESALE

Fruits and 
Vegetables
Prompt Service Right Prices 

Courteous Treatment

V in k e m u ld e r  C o m p a n y
G R A N D  RAPIDS MICHIGAN

DWINELL-WRIOHT CO.’S

W hite House

“ALL OVER THE UNITED STATES”
Grocers not alive to the selling 
and satisfaction values of these 
splendid products should recall 
that their reputation is based upon 
a quantity and uniformity so nn- 
usual and desirable that people 
expect to be able to get them for 
the asking, almost anywhere— 
most certainly at YOUR store.

Distributed at Wholesale by

J U D S O N  G R O C E R  C O .
G R A N D  R A PID S, M ICH.
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Michigan Retail Hardware Association.
President—Geo. W. Leedle, Marshall.
V ice-President—J. H. Lee, Muskegon.
Secretary—Arthur J. Scott. Marine 

Citv.
Treasurer—W illiam  Moore, Detroit.

H ow to Get Good Results From the 
Tinshop.

W ritte n  for th e  T radesm an .
I was talkng the otheir day to a hard

ware dealer who had made a substan
tial success of his tinshop department. 
There are some hardware dealers skep
tical as to this: but many find the tin- 
shop. even under present conditions, a 
money maker.

“You’ve got to know where you're 
at.” said this dealer . emphatically. 
“Not just think you know, but actually 
know.

“I believe.” he added, “that keeping 
records of the working hours of men 
employed n the tinsmithing department 
and the amount of time occupied on 
various jobs has been a source of dif
ficulty with many dealers and depart
ment heads. On occasions where a dis
pute occurs between customer and 
dealer after the work is completed, re
garding the amount of time involved, 
it is often a difficult matter to reach an 
amicable agreement unless records can 
be produced to show exactly the 
amount of labor and material utilized. 
Disputes are bound to occur now and 
again, and unless a customer can be 
shown by records that he is mistaken, 
he is likely to go away with an un
friendly feeling toward the dealer.

“To prevent errors we have introduc
ed a form of time-sheet divided into 
the quarter-hour system. This shows 
the date, name of workman and helper, 
and other details. W e find this to be 
the most simple and satisfactory time- 
sheet we have ever used, and we sel
dom have trouble. In using this time- 
sheet the full time of all the men is 
accounted for. and the exact time spent 
on each job can be looked up at a 
moment’s notice.

“The time-sheets are sent in every 
night, and show the name of employe, 
whether workman or helper, and the 
date of the job. The exact time spent 
on each job is shown on the sheet and 
a space is reserved at the bottom to 
show the material used and any other 
notes that the workman may wish to 
make.

“W hen a man is starting on a job. 
he enters in the time space the name 
of the party who is having the work 
done, and when the work is completed 
it is also shown on the time-sheet, in 
the space representing the time that 
the workman finished the job.

“The time sheets of all the men are 
kept on separate files until the end of 
the week when the time is figured up 
and charges are made.

“We make it a point to file away all 
our time sheets and in the event of a 
dispute we can look up the time sheets 
on a moment’s notice. A large number 
of people do not care to sign a contract. 
W e make three copies of all contracts. 
One is given to the customer, one to 
the foreman, and the third is kept in 
the office. In doing this it does not 
leave much ground for dispute.

“A special price book is kept for use 
in the store which contains prices on 
smoke-pipe, eave trough and furnace 
pipe repairs. This is found valuable, 
as any of our salesmen in the store can 
thus attend to the wants of customers 
who require goods in this line.

“We keep our tin stock in closed 
buildings all the year round so that we 
have no trouble with damaged goods 
on acount of exposure to weather.

“ In our plumbing and steam-fitting 
department we employ nine men and 
use the same time sheets as in our tin- 
smithing department. Our methods of 
keeping a record of supplies and ma
terial in this department varies from 
the other, in fact that we have a 
stock-room and a special stock-keeper 
who devotes his whole time to this 
work.

“All fittings and pipe are kept in 
the stock-room and all goods taken 
out are charged by the stock-keeper 
against the job on which they are to 
be used. The name of the workman 
is also taken. Goods that are returned 
are credited by the stock-keeper and 
in this manner a complete record is 
kept of all the goods used in this de
partment.

“W e are fortunate in having a large 
work-shop on the ground floor with 
a high ceiling and well supplied with 
light. A work-shop located on the 
ground floor is very convenient and 
much time and extra labor is saved 
which would be lost if the men had to

Jobbers in A ll Kinds of
B ITU M IN O U S  COALS  

AND COKE
A.  B.  K now lson  Co.

203-207 Powers'Theatre Bldg., Grand Rapida. Mich.

IF YOU HAVE A N  OIL PUMPING  
MOTOR INSTALL

McQUAY-NORRIS

R IN G S
Use one in the top groove of each piston. Allows 

perfect lubrications—controls excess oil.

C r - j r ------------
Distributors, SHERWOOD HALL CO., Ltd.

30 32 Ionia Ave.. N. W. Grand Rapids. Michigan

Michigan Hardware Co.
Exclusively Wholesale

Grand Rapids, Mich.

Foster, Stevens & Co.
Wholesale Hardware

117-159 Monroe Ave. :: 151 to 161 Louis N. W.

Grand Rapids, Mich.

A U T O M O B I L E
A C C E S S O R IE S

Dealers, garage men and others entitled to whole
sale prices w ill find the right merchandise plus 
personal co-operation and real selling help in fea
turing this line of goods. I give a line of service to 
my customers quite different from the average whole
sale jobber in my line.
My new catalog w ill be out the early part of 1920, 
and I do not intend to feature a single item that w ill 
not sell and give satisfaction, leaving reasonable 
margin for the dealer. I am recognized as a com
petent buyer and every dollar's worth of merchan
dise sold represents my personal selection. When 
you place your orders with me I become practically 
your hired man, giving you the benefit of my servi
ces as a buyer.

My catalog w ill be sent only to customers or deal
ers making requests for same on their letter head.

Let the names roll in.

E. A. BOWMAN
“ IN BUSINESS FOR HIMSELF ”

719 John R Street. DETROIT, MICHIGAN
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go to and from an upstairs work-room.
“Our workshop equipment includes 

a revolving table or workbench which 
we have found very convenient. This 
table is octagonal in shape and is fitted 
with eight useful hand machines: 
namely, wiring machine, two burring 
machines, two turners, circular shears, 
double seamer and setting down 
machine. This table was found very 
useful, for instance, in making sap pails. 
As many as four men may be working 
on this table, and the work may be 
passed from the hands of one work
man to the other. In this way a great 
amount of time and extra labor may 
be saved.

“Attention has also been paid to the 
conditions of the shop in which our 
men have to work. W e have windows 
on all sides of the building, and the 
shop is well heated for work in the 
winter. We find that a much greater 
amount of work can be done by the 
men when working in a shop where 
they are comfortable and not crowded. 
W e do a large amount of special work 
for one of our large factories, and can 
always use our full staff of men at all 
seasons of the year.”

Here are a few o f the views of an
other dealer:

“I do not look for cut-price jobs. I 
think that there is probably more room 
for a salesmanship in the tinshop than 
in any other department of my busi
ness. When I quote a price on a job.
I tell the customer exactly what he is 
going to get. I do not use 30-gauge 
iron where 26-gauge is needed. Very 
often I could undertake jobs at lower 
quotations than the ones T give, provid
ed T used cheaper material and lighter 
metals, but this is against my policy.

“Another feature I watch closely is 
overhead costs. Also. T watch the buy
ing end of the business.

“Preventing waste of material is an
other important point in connection 
with a profitable tinshop. W ithout 
proper supervision and instructions a 
large amount of material can be allow
ed to go to waste, and this means a 
serious drain on the profits.

‘W aste of men’s time is also a serious 
leak if allowed. I always try to have 
work ahead—that is, I endeavor to get 
customers to place orders and contracts 
well in advance in order to always have 
plenty of work on hand for my men. 
I have an arrangement with a local fac
tory whereby I supply them with a 
number of articles that they use in con
nection with a certain line of goods 
thev make. Tn spare time the men 
make up these special lines, and no 
time is lost.

“I always made it a point to go 
after quality business. I charge a fair 
price and add a legitimate profit, and 
I always seem to have plenty of work 
in hand.”

It does not pay to sit still and wait 
for business to eome to the tinshop. 
The dealer has to look out for business. 
The department is not one to be taken 
up lightly for the mere sake o f the 
money it will make you. Rather, you 
must familiarize yourself with all its 
details, and know it from top to bottom 
just as thoroughly as you do any other 
department of your store.

Good work is an essential. The 
work that is carelessly done, with poor 
materials, is bound to prove a bad ad
vertisement. The eavetroughing that 
leaks the first season isn’t going to help 
you get more business, even though it 
may mean a repair job for some other 
shop.

N or is it sufficient to mereyl furnish 
good work. Attention must be given 
also to the business-ge'.ting phase. You 
must be on the lookout for business all 
the time. In the dull season is the 
time to go after special contracts and 
special lines of work which will keep 
all your staff continuously busy and 
help you to hold your regular men. 
The securing of first class contracts for 
the dull season should be considered 
one of the most important phases of 
the year’s work, and the man who keeps 
after this business intelligently and 
persistently will do a great deal to- 
word putting the tinshop department 
on a profitable basis.

Victor Lauriston.

G.-P. SHORTHAND
F ive  Lessons, by ou r N ew  M ethod, e n 

able you to  w rite  Business L e tte rs . O ur 
P rep a re -Y o u r-L e sso n -a t-H o m e -P la n  q u a l
ifies you fo r a  g u a ra n te ed  position . G .-P . 
S ho rth an d  is used  by  75% of th e  U. S. 
Official C ourt R eporte rs . S ten o g rap h e rs ' 
sa la ries . §20.00 to  $50.00 a  week. L ea rn  
G .-P . S h o rthand . W e will tr a in  you a t  
H om e o r College fo r a  g u a ra n te ed  S teno 
graph ic , A ccounting  o r S ec re te ria l P o s i
tion. A ddress D ept. A, T w in  C ity  Col
lege, B en ton  H arb o r, Mich.

OFFICE OUTFITTERS
LOOSE LEAF SPECIALISTS

237-239 PesH St. (near the bridge) Grand Rapids

BEING IN CLOSE TOUCH with  
the very important Coal Fields of 
Virginia and W est Virginia, we de
sire to receive communications from 
manufacturers of Live Merchandise 
where not actively represented in 
this territory.

GoodykoontzDrugCo.
BLUEFIELD. W . V A . 

Reference—First National Bank.

Watch
for
our
big

Announcement

M r th 'tis a u s e
Shoem akers fo r th r e e  ö e n m H o n i

Shoes
Tanners and 

Shoe Manufacturers

Think About Your 
Oil Room

CELLAR 
OIL STORAGE

Think of the m any minutes you lose in a day, Hand
ling gasoline and oil, minutes you could save by 
the use of up-to-date equipment.
H as each sale made, actually paid you a profit, or 
have the profits gone glimmering, because of over- 
measure, oil spilled or lost through leakage and 
evaporation and too much time spent in handling?

BOWSER
OIL STORAGE OUTFIT

will put your oil business on a clean profitable basis. It is 
leak and evaporation proof, accurate, convenient, absolutely 
clean and attractive and a great tim e saver. It will sell 
more oil w ith less effort. No loss of any kind. No odor.

LET US SEND YOU LITERATUi 
PROVING OUR CLAIMS

S. F. BOWSER & CO., Inc. FORT Vs™E’,ND
Toronto Office and Factory 

06* 6 8  Frazer Ave.
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IIHE COMMERCIAL TRAMILE

Grand Council of Michigan U. C. T.
G rand C ounselor—C. C. S ta rk w ea th e r, 

D etro it.
G rand  J u n io r  C ounselo r—H. D. R an - 

ney, Saginaw .
G rand  P a s t  C ounselor—W . T. B allam y, 

B ay  C ity.
G rand  S e c re ta ry —M aurice  H eum an, 

Jackson .
G rand  T re a s u re r—I.ou J . B urch , of D e

tro it.
G rand  C onductor—A. W. S tevenson, 

M uskegon.
G rand  P age—H . D. Bullen, L ansing .
G rand  Sen tine l—G eorge E . K elly, K a la 

mazoo.

He W as Beloved By Every One.
Bay City, Nov. S—A t the age of 

63 years, the head of one of the m ost 
honored and useful families of M ad
ison avenue church, was taken to  the 
home on high O ctober 30, 1919, and 
services of respect and of apprecia
tion were conducted by the pastor at 
the family residence, 406 Birney 
avenue, on the follow ing Saturday 
afternoon. The burial was at Elm  
Lawn. W illiam  T hom as Ballamy was 
born in Honesdale, Pennsylvania, 
Septem ber 6, 1856. and for a num ber 
of years made his hom e in St. Clair, 
M ichigan, later he m oved to  Bay City 
and united with the M adison avenue 
M ethodist church. Novem ber 4, 1883. 
under the pastorate  of Rev. Jam es 
E. Jacklin. and for th irty -six  years he 
has been an honored and faithful 
m em ber of the same. F o r m any years 
he has been am ong the official m em 
bers of the church, and never a  task 
was taken up th at was not faithfully 
done. Educated as he was in the 
school of discipline and experience, it 
is not strange that W illiam  T. B alla
m y should have developed the virtues 
which achieve success. In all his busi
ness relations he was careful, faithful, 
and true to his w ord and duty. But 
the best side of this good man was that 
revealed in the sacred experience of 
the home and family. l ie  was not a 
man who expressed him self much in 
the public life of the church, but in 
his accustom ed place a t the door he 
welcomed the people with such grace 
>nd dignity, th at it was a benediction 
to  m eet him. H is life, however, was 
be tte r expressed in the term s of 
friendship and of love, and th a t his 
wife of many years and faithful chil
dren were devotedly attached to  him 
during  his sickness, is the best tribute 
to  the goodness of his character and 
to  the affection of his heart. To the 
dear ones bereft, our people extend 
heartfelt sym pathy, and it is the p ray 
er of the church th a t the com forting 
grace of God may work in them the 
miracle of Divine peace in all the ex
periences of life.

Jam es Chapman. Pastor.

T ribu te  of Grand Council.
Jackson. Nov. 10—The Grand Coun

cil of U nited Com mercial T ravelers 
of M ichigan has had m any devoted 
friends, but am ong them  all there was 
none m ore conscientious, m ore loyal, 
m ore in terested  than  W. T. Bal'amy. 
who was called from  his earth ly  la
bors while serving as P ast Grand 
Counsellor of th is Jurisdiction, which 
be loved so well. Identified with this 
Grand Council for many years, there 
was no in terest in life outside of his 
immediate circle which lay closer to 
him. E arnest and sincere in every
th ing  which he undertook, he was es

pecially so in all th a t concerned the 
w orkings of the order. He gave of 
himself, unselfishly and untiringly, 
whenever the voice of duty called. 
Such men as he are rare, indeed. 
Kindly in thought, gentle in bearing 
and firm in conviction, he adorned 
every position to which he was called.

T hroughout his life W . T. Ballamy 
exemplified the principles for which 
this o rder stands. H e was an A m er
ican in his loyalty  to this our country. 
He was the true  type of the p rogres
sive Am erican. As his colleagues of 
the G rand Council we m erely record 
here our appreciation of his service, 
a service of love. To his devoted 
family and to all his beloved, we ex
tend our heartfelt sym pathy. In  all 
relations of life, as husband, as father, 
as friend, he was faithful and true.

Resolved—T h at this expression of 
our respect and affection for W . T. 
Ballamy be spread upon a separate 
page of our m inute book, be com
m unicated to  the press, and th a t a 
copy thereof be transm itted  to the 
family of the deceased.

C. C. Starkw eather.
Grand Counsellor.

M. Heum an,
Grand Secretary.

Falling Down. 
W ritte n  fo r th e  T radesm an .
If you mu s t h i ive it o u t w ith  fa te ,

If bound to w in  th e  day.
If you woi îld e n te r  in th e  g a te

W here v ictor:s lead  th e  w ay;
If you a re s tre mg and  th e re ’s no trs

Of weak;ness w hen tilings frow n
Tihe chanc es ai•e you’ll w in th e  race

If you don’t- fall-dow n.

If you’re  fle te r m ined to  succeed
T hough failli!res block th e  way,

And g iv ing  th em  b u t little  heed
F ig h t on a:= best you m ay;

If you ’’gc) to i t"  w ith  a  will
T hough fa te s till seem s to  frow n.

You’ll stop> the g rin d in g  of its  mill
If  you <lo n ’t -fall-dow n.

If  in it all. th e  b a tt le  sea rs  
And callouses m ay  show  

T here  m ay  be m ak ing  ’n ea th  th e  s ta r s  
T he m an  w e 're  g lad to  know.

A nd you m ay  w in both needed gold 
And honor and  renow n.

And ch a rac te r , th e  w ealtli unto ld  
If you do n 't-fa ll-d o w n .

T here  can  no fa ilu re  com e to  you. 
Y ou'll w in o u t every  tim e ;

T h e re 's  so m eth in g  in th e  d a re  to  do 
T h a t 's  in itself, sublim e.

T he joy  of life’s in doing th ings ,
T he effort w ins th e  crow n.

Y ours is th e  song th a t  ev er rin g s—
If you d o n 't-fa ll-d o w n .

L. B. M itchell.

The Happy Farmer.
One who farm s for the love of it 

h it upon an original w edding-anni
versary  gift the o ther day. M atched 
pearls and Russian sables, old m asters 
and m ahogany having a h istory, were 
all of them  exhausted long ago. B e
sides, such th ings savor too greatly  
of one’s vocation—or a t least the 
w herew ithal to obtain them . And 
when one has an avocation, especially 
of never-ending cost like farm ing, it 
is nice to  let one’s love of it take ex
pression at appropriate  seasons and 
in fitting ways. The gift to  his wife 
this 18th of O ctober in com m em ora
tion of their m arriage, was, therefore, 
the latest and m ost expensive m anure 
spreader. Joan Benedict.

h o t e l  m c k i n n o n
CADILLAC, MICH. 
EUROPEAN PLAN

Rooms with Running W ater—  $1.00 and up
Rooms with Bath ........................$1.50 and up

DINING SERVICE UNEXCELLED

SAVE MONEY by insuring in the
Michigan Mercantile Fire 

Insurance Co.
Mich. Trust Bldg. Grand Rapids, Mich.

H O T E L  H ER K IM ER
G RAND RAPIDS, MICHIGAN  

European Plan, 75c Up 
Attractive Rates to Permanent Guests 

Popular Priced Lunch Room 
COURTESY SERVICE VALUE

Boston Straight and 
T ran s Michigan Cigars

H. VAN EENENAAM & BRO., Makers 
Sample Order Solicited. ZEELAND, MICH.

Bell Phone 596 Citz. Phone ilSCi

L y n c h  B rothers 
Sales Co.

Special Sale Experts
Expert A dvertising  

Expert M erchandising

219-210-211 Murray Bldg. 
GRAND RAPIDS, MICHIGAN

CODY HOTEL
G RAND RAPIDS

R  x  T P S  i  t l  w ithou t bath K A 1LO } 50 up with bath

CAFETERIA IN CONNECTION

Rebuilt 
Cash 
Register 
Co.

(Incorporated)
122 North 

Washington Ave. 
S a g in a w . M ich .

We buy, sell, exchange and rebuild all makes.
Not a member of any association or trust.

Our prices and terms are right.
Our Motto:—Service—Satisfaction.

13Ä-141 M onroe Sfr 
Both Phonos

GRAND R A P ID S . MICH.

OCCIDENTAL HOTEL
FIRE PROOF 

CENTRALLY LOCATED  
Rates $1.00 and up 

EDW ARD R, SW ETT, Mgr. 
M uskegon M ichigan

Gramo iW«of

IMER
Rater i  Lo 
Wrth Shower $1 

Mc»l< -So t

A s s e t s  $3.099,5*0.00 Insurance In Force $55,*M,*M.N

M ER€im m \g ïNSŒBâHeæ Oaæo&iTY
O ffices—Grand Rapids, Mich.

Has an unexcelled reputation for itB

Service to Policy Holders
$4,274,473.84

Paid Policy Holders Since Organization
CLAUDE HAMILTON 

Vice-Pre8.
JOHN A. McKELLAR 

Vice-Pres.

WM. A. W A T TS  
President

RANSOM E. OLDS 
Chairman of Board

RELL S. WILSON 
Sec’y

CLAY H. HOLLISTER 
Treas.

SURPLUS T O  POLICY HOLDERS $477,509.40

U se  C itizen s L o n g  D ista n ce  
S erv ice

To Detroit, Jackson, Holland, Muskegon, 
Grand Haven, Ludington, Traverse City, 
Petoskey, Saginaw and all Intermediate 
and Connecting Points.
Connection with 750,000 Telephones in 
Michigan, Indiana and Ohio.

CITIZENS TELEPHONE COMPANY
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The Industrial Stock Market is Boiling and the 
Investment Market is Dragging on the Bottom
We own, offer and recommend, subject to prior sale and advance in price:

Grand Trunk Pacific Railway Foreign Exchange 
Company 3 °|0 Opportunity

First Mortgage Bonds
If you w ant to speculate, why not speculate in G overnm ent ob ligations:

Dated July 1, 1905. Due July 1. 1962.
Guaranteed by the Dominion of Canada.

Price 60^4 and interest.
These bonds are absolutely secure—constitu ting  an obligation of the 
Canadian Governm ent, as well as being the original first mortgage on 
the transcontinen tal line of the  Grand T runk.

Annual cash income 5%.

You buy these bonds a t 60^5. T hey will be paid out at m aturity  at 97.3. 
You invest $1.000 cash in these bonds now and you will receive 5% cash 
income each year—absolute safety—and at m aturity  there  will be re 
tu rned  to you over $1,600 in cash, in addition to your 5% annual income. 
T hese are d istinctly  a bargain, due to the drop in foreign exchange, and 
don’t forget th at during the Civil W ar, when the situation  was reversed, 
th rifty  English investors were buying our bonds th rough  the medium 
of foreign exchange when the exchange value of the American dollar 
was 50c.

Wurzburg Dry Goods Co. 7°|0
Cumulative Preferred Stock

Price 98^2 to net over 7%.

Free from  Norm al Federal Incom e T ax and free from  all State, County 
and School taxes to  M ichigan holders.

T he W urzburg  business has been one of the big successes of Grand 
Rapids. T he gross sales have increased from $800,000 in 1915 to  approx
im ately $2,000,000 for the curren t year.

Six years ago, the Com pany w ent into a new iive-story building, espec
ially constructed  for and leased to  them , w ith three acres of floor space, 
considered at th at time, to be m ore than  ample in size for years to  come.

Now tw o additional floors are being erected and the  Com pany has had 
to buy 36 feet of p roperty  adjoining it to p ro tec t its fu ture grow th.

T he net curren t assets (cash, accounts receivable, and stock on hand 
afte r tak ing  out all indebtedness) amount to $1,080,000 as against this 
P referred  S tock issue of $400,000.

The average net earnings for the last three years am ount to alm ost five 
times the annual dividend requirements on this issue.
T he Com pany will re tire  at least $20,000 of th is P referred  each year. 
W e anticipate th a t the dem and for this issue will be such as to  m aintain 
a m arket of 99 to  100.

Local P referred  Stocks are  always in strong  dem and and in buying this 
P referred  a t 9 8 you secure a return of better than 7% , a stable local 
investm ent, and an investment easy to turn.

W e have offered and during the past six weeks have sold $800,000 
GRA N D  T R U N K  P A C IF IC  R A IL W A Y  B O N D S, the obligation of 
the Canadian Governm ent. W ith  these you can speculate with absolute 
security, the only gamble you are taking is how long you will w ait for 
your profit. There is no risk in your investment.

W e call your a tten tio n  to  the G O V ERNM ENT OF FRA N C E 5%» 
IN T E R N A L  BO NDS.

For $104.50 you can buy a 1,000 franc bond which will pay you 50 francs 
per year income and if re tired  a t par, with French exchange re tu rned  
to norm al, will pay out at $193.00, or a net profit, aside from  interest, 
of about 80%.

If you believe th a t F rance and the C ontinent of Europe will come back, 
you can m ake m oney by buying a 1,000 franc bond at $104.50.

W e have purchased a  consignm ent of these F rench W ar Bonds and 
offer them , subject to p rior sale and advance in price, at $104.50 for each 
1,000 franc bond.

Goverment of France, 
Internal 5°|0 Victory Loan

Free from all present or future F rench taxation. In te re st payable Feb
ruary  16, M ay 16, A ugust 16, N ovem ber 16. In te re s t coupons 

payable in francs but salable in this country  when due at 
curren t ra te  of exchange. D enom inations 1,000 

francs and m ultiples. Annual in terest 
(5% ) 50 francs.

Price $104.50 per 1,000 Franc Bond
(T hese  prices fluctuate alm ost daily.)

Principal and in terest of these bonds are a charge upon the 
general revenues of the F rench Republic.
T hese bonds not to be redeem ed prio r to  the first of Ja n 
uary, 1931.
H igh and low points of these bonds are as follows:

H IG H  $172 per 1,000 franc bond 
L O W  $100 per 1,000 franc bond

T he m arket in exchange has been very erra tic  and it has been impossible 
to  fo recast the future, however, substantia l purchases of these bonds 
have been made for Am erican account during  the last few m onths and 
a good m any people have been buying them , considering them  cheap 
for a long pull. W e will accept o rders against our consignm ent at 
$104.50, subject to  p rio r sale and change in price.

Call or write our office for circulars on these issues.

H o w e  S n o w  C o r r i g a n  & B e r t l e s

INVESTMENT BANKERS
GRAND RAPIDS SAVINGS BANK BLDG. GRAND RAPIDS, MICHIGAN
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The Charm of Autumn Days. 
W ritte n  fo r th e  T radesm an .

N ot in recent years have conditions 
so favored the fine m aturing  of au
tum nal charm s as they have this year.

T o  begin with, the drought of late 
sum m er was relieved by general and 
abundant rains ju st in time to pre
vent the prem ature blanching of the 
leaves. So instead of curling up and 
drying for lack of m oisture and fall
ing from the trees before their time, 
they revived under the stim ulus of 
soaking rains and balm y air.

T his unexpected, but nevertheless 
welcome, reversal of form in the 
w eather has enabled the leaves to m a
ture gradually  and come into an ex- 
exceptional glory of color. I t  is not 
often th a t a journey into the great 
out-of-doors is attended with m ore 
solid satisfaction than a t present. But 
for your health ’s sake, fare not forth  
until you be clad w ith w aterproof 
boots, for the fields are soggy and 
all the little  stream s swollen.

T he erstw hile parching th irs t of the 
soil has been slaked. Springs, wells, 
and brooks th a t had already failed, 
o r were th rea ten ing  to  fail, have now 
taken on a new lease of life. Every 
little  drv-w eather brook is now 
gurgling: while in the bottom  lands 
of the larger stream s sheaves of drift 
draping the bodies of the willows 
m ark the level of the highest of the 
recent tides.

Notable, indeed, has been the uni
versal greening of the earth, for the 
pastures were burn t up. Sear, life 
less. and barren  of alm ost every ves
tige of food for cattle, the pastures 
were w aste places. T hen  the long- 
delayed rain came. Slowly, gently, 
caressingly it came, and the parched 
earth  drank it up greedily as it fell 
Rain followed rain—and. for the m ost 
part, they were steady, unrem itting, 
thorough-going rains—and the earth  
became saturated—one m ight alm ost 
say, satiated—with m oisture.

But long before the ground had 
taken in its full quota of this m ost 
acceptable rainfall, the brow n fields 
were m etam orphosed into the softest 
and richest of verdure. As if by the 
magical wand of some fairy, the new. 
tender, green shoots of the grass came 
forth. B athed in dew when not 
drenched with the rain of night, 
w arm ed by the balm y air. and quick
ened w ondrouslv betim es by glimpses 
of the sun bv day. the grass has

grow n and flourished. I t  is now a 
luxuriant tapestry  over which one 
m ay now walk when he fares forth  
for a day in the open.

And w hat a w onderful place now is 
the woodland! Such a m iracle of 
colors—such contrastings, such blend
ings, such edgings, such brushings 
of the vivid on the less pronounced 
surfaces: and all so soft and lustrous, 
so mellow and fortifying!

The birds and the little fur-bearing 
creatures of the m eadows and the 
woodlands m ust be happy indeed— 
provided they are yet able to  find dry 
places for the soles of their feet. And 
contented m ust be the cattle  which 
now have food a-plenty. Blue are the 
skies (at such tim es as they be not 
overcast w ith clouds) and balm y is the 
south wind. Im purities of the earth  
and air now seem washed away. T ru ly  
the earth  is revived and the charm  of 
a w onderful autum nal period is now 
at its zenith. C harles L. Garrison.

Both in Accord.
“ I tell you, young man, we want 

brains in th is business,” said an em
ployer. “ I know you do; your m an
agem ent shows it.”

Wanted--Butter
H ighest prices paid
W . E. T A Y L O R ,

Battle Creek, M ichigan

“ T h e  Quality School”
A. E. H O W ELL, M anager 

110*118 Pearl St. G rand Rapids, Mich.
School the  y ear round. Catalog free.

Sand Lime Brick
Nothing as Durable 
Nothing as Fireproof 

Makes Structures Beautlfu'
N o  Painting 

N o Cost for Repairs 
Fire Proof 

Weather Proof 
Warm in Winter 
Cool in Summer

Brick is Everlasting

Grande Brick Co., Grand Rapids 
So. Mich. Brick Go., Kalamazoo 
Saginaw Brick Co., Saginaw 
Jackaon-Lansing Brick Co. Rives 

Junction

Papers of A ll Kinds
For Wrapping Purposes

Before placing your next order, 
write us for prices.

T h e  D u d ley  Paper C om pany
Lansing, Michigan

OUR MOTTO— Prompt Shipments— Quality Stock.

L ily  W h ite
“The Flour the Best Cooks Use”

As pure as the lilies of the field; possessing a wonder
fully delicious flavor—thoroughly nutritious and whole
some.

LILY WHITE is more than just flour. It is the best part 
of the choicest wheat carefully and scientifically milled 
into the very best flour it is possible to produce.

Thirty-five years* experience in successful milling on a 
million dollar investment makes LILY WHITE “The 
flour the best cooks use.”

Our guarantee protects you.

V ALLEY C IT Y  M ILLING CO.
Grand Rapids, Mich.

Ada like these are being run regularly and continuously in the principal 
papers throughout M ichigan. You w ill profit by carrying L ily W hite Flour 
In stock a t all tim es, thereby being placed in position to supply the demand 
we are helping to create for L ily W hite Flour.

MATCHES
All Types and Sizes to Suit Every 

Requirement

American Safety Strike 
Anywhere Match

The Most Popular 
Home and Smoker’s Match

American Strike-on-Box Match
Both square and round splints

Diamond Book Match
An excellent advertising medium with adver

tising on cover as well as on each match.

Made in America, by Americans, of American 
Materials, for American Users.

We pay City, County, State and Federal Taxes.
Why not patronize Home Industry?

The Diamond Match Co.
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Two Narrow Escapes From Becom 
ing a Millionaire.

W ritte n  fo r th e  T rad esm an .
In  1886 I was in V ienna, A ustria. 

Prof. W elsbach had only recently  
perfected the m antle which subse
quently m ade him one of the rich men 
of the world and saved the gas m anu
facturers of the w orld from  extinc
tion as purveyers of gas for lighting 
purposes, as against the com petition 
of electric light. Dr. W elsbach did 
not realize a t th at tim e how  valuable 
his invention would be to  the world. 
He offered to sell me the Am erican 
righ ts to  his device for $8,000. I f  I 
had accepted his offer, I could have 
made m yself a m illionaire m any tim es 
over. U nfortunate ly , I did no t grab 
at the chance. T he A m erican righ ts 
were subsequently  taken over by a 
com pany which gave the  inventor 
$100,000 cash and 10 per cent, of the 
stock of the  exploitation company. 
At last accounts his share of the p ro f
its had exceeded $5,000.000.

In  1872 I located in N orthern  M ich
igan in a tow n surrounded by b ird’s 
eye maple tim ber which had come 
into the possession of the G. R. & T. 
R ailroad th rough  its land gran t by 
C ongress. T h is land was tu rned  over 
to  the C ontinental Im provem ent Co., 
of P ittsburg , which constructed  the 
line from  Grand Rapids to  Mackinaw 
City. T he land was then offered at 
$3 per acre by the Im provem ent Co.
I could have purchased 1000 acres 
for $3,000. I could have sold it w ith
in the next th ir ty  years for $1,000 
per acre, thus realizing an even mil
lion dollar on the investm ent.

F ran k  Stowell.

Unfairness of W ilson Administration 
Toward Retailers.

D epartm ent of Justice  officials in 
P ittsb u rg  are engaged in an a ttem pt 
to  put a little  “Siegel bill’’ of their 
own into operation. T he oill isn’t 
passed yet. In  fact, it isn’t even a 
bill, but ju st an idea.

T he idea is th a t instead of forcing 
the re ta iler to m ark  the w holesale 
price on an article offered for sale, 
which would require the passage of 
the proposed Federal enactm ent, the 
D epartm ent of Justice officials ju st 
tag  the a rticle  w ith the w holesale 
price them selves th rough  the medium 
of publicity, free publicity, of course.

T here  are m ore than 2,500 retail 
g rocers in P ittsburgh . T he Depart-» 
m ent m odestly  disclaims any inten-i

tion to  publish the list of all their 
price schedules. In stead  it publishes 
the low est wholesale quotations it can 
find, w ithout any a ttem pt to  publish 
a t the same tim e anyth ing  in the na
ture of an explanation of retail ex
penses and lets the  public draw  its 
own conclusion upon the com parison 
of the published w holesale price and 
the price it is paying to  the retailer.

T he D epartm ent also allows the re
tailer to  make the best he can out of 
the situation.

Olives in the Golden State.
The ancient scrap between Minerva, 

who gave the olive, and Apollo, who 
bestowed the horse upon mankind, was 
decided, as will be remembered, in 
favor of the lady—the dispute being as 
to which of the two gifts was the more 
valuable.

To understand the reason for this 
decision, one ought to live in the 
M editerranean region , where the olive 
is a vital factor in the lives of the peo
ple. They could much more easily 
spare the equine quadruped.

Olive culture has already assumed 
great importance in our own country. 
In  1916 (the latest year for which 
figures are available) th e re . were in 
California 834,938 olive trees in bear
ing, and 515,221 not yet old enough 
to yield fruit. The State’s production 
in that year was 1,000,000 gallons of 
olive oil and 1,800.000 gallons of 
pickled olives.

The olive tree was introduced in 
California by Spanish priests, the first 
grove being planted in San Diego in 
1769. From those trees is descended 
what is to-day the most popular variety, 
the so-called Mission olive.

The H ills of Michigan.
W ritte n  fo r th e  T radesm an .
T a lk  ab o u t y o u r su n n y  F ran ce ,

R ave I ta lia n  scenes so grand ,
B u t lig h ts  to  m ake  th e  ey esig h t dance, 

A re  th e  ra inbow  hills  of M ichigan.

Sing  y o u r song  of th e  m id n ig h t su n ,.
C lim b th e  A lps to  gaze  a round ,

You’re  o u t of lu ck  an d  lo s t th e  h u n t 
Of gem s th a t  tra c k  in  M ichigan.

L is ten  to  th e  E a s t  o r South ,
And th e  W es te rn  g o ld -d u st pan ,

B u t th e  scene th a t  w a te rs  in th e  m outh  
Is  th e  dew -b low n f r u i t  of M ichigan.

O ur boys to  fight w en t oversea,
G ot hom ing  sick  to  a  m an ;

Said  th e y  d idn ’t  b rouse  on scenery , 
T h a t could riv a l th a t  of M ichigan.

Jack .

£ Ig n o ran t people are born  critics.
|  M any a m an’s only ex travagan t 
£ habit is a wife.

A STOCK OF

will assure you a Quick Turn
over and a Better Profit, be
cause of Satisfied Customers.

------ask  us;-----
W o r d e n  (G r o c e r  C o m p a n y  

Distributors
Grand Rapids Kalamazoo

H ow  to Ensure Repeat 
Orders

When you buy package coffees and teas you 

should not only buy quality products from re

liable houses, but products that are put out by 

houses that have a reputation for being pro

gressive and for knowing how to help you to 

create a market for their goods. In other words, 

when you buy a brand of coffee and a brand 

of tea to use as your leaders, you should see 

that you buy with them the ability on the part 

of the importer to help you to market his prod

ucts because you are in reality buying a mer

chandising proposition as well as goods. When 

you buy

LIGHTHOUSE
and

RED CAP 
Brands

you get quality products which make "first 

sales” easier for you and the quality of the prod

ucts will assure you of repeat orders and thus 

build for you a permanent coffee and tea patron

age that will help you to increase sales in every 

department of your business.

NATIONAL GROCER 
COMPANY

Grand Rapids 
Lansing 
Cadillac 
Traverse City
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GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six  hours of mailing, 

and are intended to be correct at time of going to press. Prices, however, are 
liable to change at any time, and country merchants will have their orders filled 
a t market prices at date of purchase.

ADVANCED DECLINED
Cheese Candles
Lem on Peel Rolled O ats
O range Peel
Prunes
Beans

A M M O N IA  
A rc tic  Brand

12 oz. 16c, 2 doz. box 2 70
16 oz. 25c, 1 doz. box 1 75
22 oz. 40c, 1 doz. box 2 85
M oore’s Household Brand  

12 oz., 2 doz. to case  . .2  70

A X L E  G R E A S E  
M ica, 25 lb. pa il . . . .  1 60

B A K E D  G O O DS  
L o o se-W iles  Brands

K rispy C rack ers  ............. 18
L. W . Soda C rack e rs  . .  17 
L. W . B u tte r  C rack ers  17
G raham  C rackers  ......... 18
F ig  Sni B ar ................... 16
L. VV. G inger S naps . . . .  17
H oney G irl P la in  ........... 23
H oney G irl iced  ........... 24
Coconut T a tty  ............... 27
V anilla  W ater ................. 35

S ub jec t to q u a n tity  d is 
count.

B L U IN G
Jenn.ngs' Condensed P earl
Sm all, 3 doz. box . . . .  2 55 
L arge, 2 ooz. box . . . .  2 7u

M oore's N o n -F re e z in g  
4 o z , 3 doz. to  case  . .  2 55 
8 oz. 3 doz. to  case  . .  3 75

B R E A K F A S T  FO O D S  
C racked WheaL, 24-2 4 6u
C ream  oi W heat . . . .  7 50 
F illsb u ry 's  B est C er’l 2 25 
Q uaker P u tted  Kice ..4  85 
Q uaker P u tted  VV h e a t 4 30 
Q uaker B rk is t B iscu it 1 9u 
Q uaker C orn  F lake3 . .3  35
R alston  P u r in a  ........... 4 00
R alston  B r a n z o s ...........2 20
R alsto n  Food, la rg e  . .  3 60 
R alston  h ood, sm all . .  2 60 
Saxon vv h e a t  t  ood • 4 80
Shred  W heat B iscu it 4 5o 
T riscu it, 18 .......................2 25

K ellogg 's B rands  
T oasted Corn F laxes  4 20 
T oasted Corn F lak es

Ind iv idual ............... 2 00
K ruinbles ....................... 4 20
K rum bles, ln d v ...........  2 00
B iscuit ............................. 2 00
D rinket .........    2 60
P e a n u t B u tte r  ........... * 05
B ran  .................................  3 60

B R O O M S
S tan d a rd  P a rlo r , 23 lb. 5 50 
F an cy  P a rlo r, 23 lb. . .  S 00 
Ex. F an cy  P a rlo r  25 lb. 9 50
Ex. F ey . P a rlo r  26 lb. 10 uo

B RUSHES
Scrub

Solid Back, 5 in. . . . .  1 50
Solid B ack, 11 in. . . .  1 75
P oin ted  E n d s  ...........  1 26

Stovs
No. X .............................  1 10
No. 2 ...............................  1 35

Sho*
No. 1 ...............................  90
No. 2 .............................  1 25
No. 3 .................................  2 00

B U T T E R  COLOR
Dandelion, 25c size . . 2 00
P erfec tion , p e r doz. . . 1 30

C A N D LE S
Paraffine, 6s ............ . . .  15
Paraffine, 12s .......... . . .  16
W lek ing  ......................... . .  40

C A N N E D  GOODS
Apples

3 lb. S ta n d a rd s  ___ @2 00
No. 10 ......................... @7 00

Blackberries
1 lb ...................................
S tan d a rd  No. 10 . . . . 15 00

Bean*— Baked
B row n B eau ty  No. 2 1 86
Cam pbell, No. 2 . . . . 1 50
F rem ont, No. 2 ......... . 1 35
V an Cam p, % lb. . . . 75
V an Cam p, 1 lb. . . . . 1 26
V an Cam p, 1% lb. . . . . 1 60
V an Cam p, 2 lb ............ . 1 26

Beans— Canned 
Red K idney . . . .  1 35@1 45
S tr in g  ................... 1 35@2 70
W ax ......................  1 35f<x 2 70
Lim a ..................... 1 20@2 35
Red ......................... S5@l 25

Clam Bouillon
B u rn h am ’s 7 oz............. 2 60

Corn
S tan d a rd  ....................... 1 55
C ountry  G en tlem an  . . 1 75

2 00

Hominy
V an Cam p ..................... 1 35
Jack so n  ......................... 1 20

Lobster
% lb ..................................... 2 45
% lb ................................... 4 60

Mackerel
M ustard , 1 lb................. 1 80
M ustard , 2 lb ............... 2 80
Soused, 1% lb ................. 1 60
Soused, 2 lb ..................... 2 75

Mushrooms
B uttons, Is, p e r can 1 40
H otels, Is  p e r can 1 15

Plums
C aliforn ia, No. 3 . . . . 2 40

Pears in Syrup
M ichigan ....................... 1 75
C alifo rn ia  ..................... 2 5b

Peas
M arrow fa t ........  1 75@1 90
E arly  J u n e  . . . .  1 65^1 90
biarly J u n e  Bifid 1 80@2 2o

Peache*
C aliforn ia , No. 2% . . 4 75
C aliforn ia, No. l  . . . . 2 40
M ichigan No. 2 ........... 4 2a
Pie, gallons ............... 12 00

Pineapple
G rated  No. z ............... 4 00
Sliced No. 2 E x tra  . . 4 75

Pumpkin
Van Cam p, No. 3 . . . . 1 35
V an Cam p, No. 10 . . . 4 60
L ake  Shore, No. 8 . . . 1 35
V esper, No. 10 ........... 8 90

Salmon
W arre n 's  1 lb. T a ll . . 4 10
W arren 's  % lb. F la t 2 60
W arren 's  1 lb. F la t  . . 4 23
Red A laska  ................... 3 90
Mod. lied. A laska  . .  •« 3 50
P in k  A lask a  .............. 2 t)D

Sardines
D om estic, 1*3 . .  5 50@7 50 
D om estic, % s . .  7 00@8 00 
D om estic, i t s  . .  7 0u@ 8 00 
C alifo rn ia  Soused . . . .  2 25 
C alifo rn ia  M u sta rd  . .  2 25 
C alifo rn ia  T om ato  . .  2 25

Sauerkraut
H ackm uth , No. 3 . . . .  1 40

Shrimpa
D unbar, I s  doz. ..............1 85
D unbar, l% s  do*. . . . .  3 40

Strawberries
S tan d ard , No. 2 ........... 4 25
F ancy , No. 2 ............... 4 50

Tomatoes
No. 2 .... .............. 1 45@1 75
No. 3 ................... 2 00© 2 35
No. 10 .............................  7 00

C ATSUP
S nider’s, 8 os...............  1 85
S n ider’3, 16 ox..................8 00
R oyal Red, 10 oz.......... 1 35
N edrow , 10% oz...........1 40
N edrow  gal. g la ss  ja r  11 50

C H E E S E
B rick ...................................  37
W isconsin  F la ts  ............. 35
L onghorn  ........................... 37
N ew  Y ork ..................... 37
M ichigan F u ll C ream  . .  37

C H E W IN G  GUM  
A dam s B lack  J a c k  . . . .  70
B eem an 's  P epsin  ........... 70
B eechnut ...........................  80
D oublem int .......................  70
Flag  Spruce ................... 70
Ju icy  F ru i t  .....................  70
S pearm in t, W rlg leys . .  70
¥ u ca tan  .............................  70
Z e n o  ............................................  7*

C H O C O LA TE

C aracas  ............................... 41
W alte r  B ak er & Co.

C araca s  ........................... 40
W a lte r  M. Low ney Co.

P rem ium , %s ................... 43
P rem ium , % s ................... 43

C IG A R S

P e te r  D ornbos B ran d s
D ornbos Single B ndr. 48 00
D ornbos P e rfec to  . .  42 50
V an  D am , 5c . . . . . .  37 SO
V an D am , 6c ..............  42 50
V an D am . 7c ...... 50 00
V an D am , 10c ......  70 00

N a tio n a l G rocer Co. Brands  
A ntonella  C igar3, 50

foil ............................  37 50
A ntonella  C igars, 100

foil ............................  37 50
A n to n e lia  C igars, 25

t i n s ....................  37 50
E l R ajah , D ip lom at-

icas, 100s ................. 7 00
E l R a jah , corona, 50

p er 100 .................. 7 75
E l R ajah , E p icure, 60

per 1000 ................ 74 00
E l R ajah , E p icure, 25,

p e r 100 .................. 8 30
E l R ajah , A rk , 50,

p e r 100 .................. 7 30
E l R ajah , P res id en t,

50, p e r 100 ..........10 00
Cdin. M onarch, 50,

wood, p e r 100 . . . .  5 60
Odin, M onarch, 25 tin  5 60 
M ungo P a rk , 2500 lo ts  69 12 
M ungo P a rk , 1000 lo ts  70 81 
M unga P a rk , 500 lo ts  72 52 
M ungo P a rk , less th a n

500   75 00
M ungo P a rk , 25 wood 75 00

W orden G rocer Co. B rands
C harles th e  8th ......... 70 00
P a rte llo  .........................  47 00
Q ualex ........................... 50 00
H em eter C ham pion 56 00
C ourt Royal ..............  57 00
Boston S tra ig h t ___  48 00
T ran s  M ichigan . . . .  50 00 
K uppenheim er, No. 2 45 00
R oyal M ajo r ............... 52 00
L a V alla R osa K ids 50 00 
L a  V alla R osa B lu n t 72 00 
L a  V alla R osa C ab’t  90 00 
V alla G rande ..........  52 00

C L O T H E S LIN E

H em p, 50 f t ..................... 2 50
T w isted  C otton, 50 f t. 3 25 
T w isted  C otton, 60 f t .  3 90
B raided , 60 fL ............. 4 00
B raided , 80 f t ...............  4 25
S ash  Cord ..................... 4 50

COCOA

B ak e r’s ...............................  48
B unte, 15c size ............... 55
B unte , % lb.......................  50
B un te , 1 lb .........................  48
C leveland .......................  41
Colonial, %s ..................  35
Colonial, %3 ..................  33
E pps ...................................  42
H ersheys , %s ................... 42
H ersheys, %s ................... 40
H uy ler ...............................  36
Low ney, %s ...................  48
Low ney, %s ...................  47
Low ney, % s ...................  47
Low ney, 5 lb. c an s  . . . .  47
V an H ou ten , %s .......... 12
V an  H ou ten , % s .......... 18
V an H outen , %* .......... 86
V an H o u ten , 1* . . . . . . . .  65
W a n -E ta  ...........................  86
W ebb .................................  S3
W ilbur, % s ....................... S3
W ilbur, %s .......................  S3

C OCOANUT

%s, 5 lb. ca3e D unham  44
%s, 5 lb. case  .............  43
%s &  %s, 15 lb. case  43 
6 and  12c pkg. in p a ils  4 75
Bulk, pails  .......................  32
Bulk, b a rre ls  ................... 30
24 8 oz. pkgs., p e r case  5 30 
48 4 oz. pkgs. p e r case  5 40

C O FF E E  RO A STED
Bulk

Rio ...............................  26@2S
S an tos  ......................... 37@40
M aracabo ........................... 43
M exican ............................. 43
G u tam ala  ........................... 42
J a v a  ...................................  50
M ocha .................................  50
B ogota ...............................  43
P eab erry  .............................  41

P ackage Coffee

New Y ork  B asis  
A rbuekle ..................... 40 00

M cL aughlin’s XXXX 
M cL aughlin 's XXXX p a ck 
age coffee is sold to  re ta i l 
e rs  only. M all all o rde rs  
d irec t to  W . F. M cL augh
lin & Co.. Chicago.

Coffee E x tra c ts

N. Y., p e r 100 ............... 9%
F ra n k ’s 250 packages 14 50 
H um m el's  50 1 lb ........... 10

C O N D E N S E D  M IL K

E agle, 4 doz..................  11 00
Leader, 4 doz................  8 50

E V A P O R A T E D  M IL K

C arnation . Tall, 4 doz. 7 50 
C arnation , B aby S doz. 7 00
P e t, T a ll .......................  7 50
P e t, B aby .....................  5 25
V an  Cam p, T all . . . .  7 25 
Van Cam p, B aby . . . .  6 25 
D undee, Tall, 4 doz. . .  7 40 
D undee, Baby, 8 doz. 6 85 
S ilver Cow, T all 4 doz. 7 75 
S ilver Cow B aby 6 dz. 5 40

M IL K  C O M P O U N D
H ebe, T all, 6 doz.......... 5 90
Hebe, Baby. 8 doz. . .  5 60 
C arolene, Tall. 4 doz. 5 50

CO NFECTION ERY

Stick  C andy P a ils
H orehound  ......................  28
.Standard ......................... 28

C ases
Jum bo ............................... 28

Mixed C andy
P ails

B roken ............................. 29
C ut L oaf ......................... 29
G rocers ............................. 23
K in d e rg a rten  ................  32
L eader ............................... 28
N ovelty  ............................  29
P rem io  C ream s ............  40
R oyal ................................. 28
X  L  O ..............................  27

S pecialties  P alls
A uto  K isses  (b a sk e ts ) 28 
Bonnie B u tte r  B ites  ..35  
B u tte r  C ream  Corn . .  36 
C aram el Bon Bons . .  34 
C aram el C roquettes  . .  32 
C ocoanut W affles . . .  32
Coffy Toffy ....................  33
Fudge, W aln u t ............  34
Fudge, W aln u t Choc. 35 
C ham pion Gum  D rops 27 
R asp b e rry  Gum D rops 27 
Iced O range Jellies  . .  31 
I ta lia n  Bon Bons . . . .  28 
AA L icorice  DropB

5 lb. box ..................... 2 15
Lozenges, P ep ...............  30
Lozenges, P in k  ......... 30
M anchus ......................... 28
M anchus ......................... 30

B ask e ts  ..................... 27
N u t B u tte r  P uffs  . . . .  32

C hocolates Pa ils
A ssorted  Choc.................. 35
C ham pion ....................... 33
Choc. Chips, E u rek a  41 
K londike C hocolates 40
N abobs ........................... 40
N ibble S ticks, box . .  2 50
N ut W afe rs  ................. 40
Ocoro Choc. C aram els  40
P e a n u t C lu ste rs  ......... 45
Q u in te tte  ..................... 35
R egina ...........................  30
V ic to ria  C aram els  . . .  39

Pop Corn Goods

C rack e r-Jack  P rize  . .  6 60 
C heckers P rize  ........... 6 60

Cough Drops
Boxes

B unte  ...............................  1 30
P u tn a m  M enthol . . . .  1 60 
S m ith  Broe. .................  I N

C O OKING COM POUNDS

Mazóla
P in ts , tin , 2 doz. . . . .  8 50
Q uarts , tin , 1 doz. .. .  8 00
% Gal. tin s , 1 doz. . . 15 25
Gal. tin s , % doz. . . . . 14 80
5 Gal. tin s , % doz. ..20 00

COUPON BOOKS
50 Econom ic g rad e  . .  2 25 
100 Econom ic g rad e  3 75 
500 Econom ic g rad e  17 00 
1,000 Econom ic g rad e  30 00 

W here  1,000 books a re  
o rdered  a t  a  tim e, sp ec ia l
ly p r in ted  fro n t cover is 
fu rn ish ed  w ith o u t charge.

C R E A M  O F  T A R T A R
6 lb. boxes ....................... 65
3 lb. boxes .......................  66

D R IE D  F R U IT S  

Apples
E vap 'ed , Choice, blk  . .

C itron  

10 lb. box ..........

Peel
L ; mon, A m erican  ____
O range, A m erican  . . . .

R aisins
Choice S ’ded 1 lb. pkg. 
F an cy  S’ded, 1 lb. pkg.
Thom pson Seedless,

1 lb. pkg ...................  20
Thom pson Seedless.

bulk  .............................  19

C a lifo rn ia  Prunes

SO- 90 25 lb. boxes . .  @18% 
7u- 80 25 lb. boxes ..@ 19 
60- To 25 lb. boxes . .@20 
50- 60 25 lb. boxes ..@ 21% 
40- 50 25 lb. boxes . .@24 
30- 40 25 lb. boxes ..@ 28

F A R IN A C E O U S  G O O DS  

Beans

Med. H and  P icked  . . . .  9
C alifo rn ia  L im as ...........
B row n, H olland  ............... 8

Farina
25 1 b. p ackages  . . . .  2 80 
Bulk, p e r 100 lbs...........

Hominy
P earl, 100 lb. sack  . . . .  5 25

Macaroni
D om estic, 10 lb. box . .1  10 
D om estic, b roken  bbls. 8%
S k in n e r 's  24s, case  1 37% 
Golden Age, 2 doz. . .  1 90 
F ou ld’s, 2 doz...............  1 90

Pearl Barley
C heste r ...........................  5 75

Peas
Scotch, lb ......................... 1
Spit, lb ...............................  10

Sago
E a3t In d ia  .........................  19

Tapioca

P earl, 100 lb. sack s  . . . .  12 
M inute, S u b s titu te , 8

oz., 3 doz.................... 4 00
D rom edary  In s ta n t, 3 

doz., p e r case  ......... 2 70

F IS H IN G  T A C K L E

Cotton Lines

No. 2, 15 fee t . . . . . .  1 45
No. 3, 15 fee t . . . . . .  1 70
No. 4. 15 fee t . . . . . .  1 85
No. 5, 15 fee t . . . . . .  2 15
No. 6, 15 fe e t . . . . . .  2 45

Linen Lines

Fudge, Choc. P e a n u t 28 
Sm all, p e r 100 y a rd s  6 65 
M edium , p e r 100 y a rd s  7 25 
L arge , p e r 100 yarda  9 00

Floats
No. 1%, p e r g ross . .  1 50 
No. 2, p e r  g ross . . . .  1 76 
No. 2%, p e r  g roas . . . .  2 26

Hooka— K irby
Size 1-12, per 1,000 . 84
Size 1- 0, per 1.000 . 96
Size 2-0, per 1,000 . . 1 15
Size. 3-0, per 1.000 . . 1 37
Size 4-0, per 1,000 . . 1 65
Size 5-0, per 1,000 . . 1 V

No. 1,
Sinkers 

p er g ro ss  . . 65
No. 2, per g ross . . 72
No. 3, p e r g ro ss  . . 85
No. 4. per g ro ss  . . . .  i 10
No. 0, per g ross . . . .  i 45
No. 6. per g ro ss  . . . .  i 85
No. 7, per g ro ss  . . . .  2 30
No. 8, per g ross . . . .  8 31
No. 9, per gross . . . .  4 M

F L A V O R IN G  E X TR A C T S  
Jennings D C Brand 

P u re  V an ila  
T erpeneless 
P u re  Lem on

P e r  Dos.
7 D ram  15 C e n t ...........1 25
1 ;4 O unce ¿0 C en t . .  1 80
2 Ounce, 35 C en t . . . .  2 70

22 2% O unce 35 C ent . .  2 85
2% O unce 45 C ent . .  3 10 
4 O unce 55 C en t . . . .  6 20
8 O unce 90 C ent . . . .  8 50 
7 D ram  A ssorted  . . . .  1 2t

50 l % O unce A sso rted  . .  2 00

M oore’s D U B rand
34 P e r  Doz.
35 1 oz. V an illa  15 C en t 1 35 

1% oz. V anilla  25 C en t 2 00 
3 oz. V anilla  35 C en t 3 00 
1 oz. Lem on 15 C en t 1 35

21 1% oz. L em on 25 C ent 2 00
22 3 oz. Lem on 35 C ent 3 00

FLO U R  A N D  F E E D

V alley C ity  M illing Co.
Lily W hite  ............... 12 90
G raham  25 lb. p e r cw t 6 25 
R ow ena B olted  M eal,

25 lbs., p e r cw t. . . .  4 10 
Golden G ran u la ted  M eal,

25 lbs., p e r c w t..........4 40
R ow ena P a n c ak e  5 lb.

Com pound ............... 5 60
R ow ena B u ckw heat

Com pound ............... 6 00
R ow ena C orn F lou r,

W atson  H ig g in s  M illing 
Co.

New P erfec tio n , %s 12 86

Meal
B olted .............................  5 00
Golden G ran u la ted  . .  5 20

W heat

R ed ...................................  2 14
W hite  .............................  2 12

Oats

M ichigan C arlo ts  ........... 78
i-ess th a n  C arlo ts  ......... 80

Corn
C arlo ts  ...........................  1 63
L ess th a n  C arlo ts  . . . .  1 67

Hay
C arlo ts  .........................  29 00
L ess th a n  C arlo ts  . .  31 00

Feed

S tree t C ar F eed  . . . .  62 00 
No. 1 C orn & O at F d  62 00
C racked  C orn ........... 64 00
C oarse  Corn M eal . .  64 00

F R U IT  JARS

M ason, % pte., gro. t  40 
M ason, p ts ., p e r  gro . 8 40 
M ason, q ts ., p e r gro. 8 75 
M ason, % gal. gro . 11 vo 
M ason, c an  topa, gro . 2 85 
Idea l G lass Top, p ts . 9 60 
Ideal G lass Top, qta. 9 90 
Ideal G lass T op % 

gallon  .......................  12 00

G E L A T IN E

Cox’s, 1 doz. la rg e  . . .  1 60 
C ox's, 1 doz. sm all . .  1 00 
K nox’s S park ling , do*. 2 00 
K nox’s  A cidu’d doz. . .2  10
M inute, 1 do*...............  1 26
M inute, 3 doz...............  3 76
N elson’s  .........................  1 6 #
O xford ...........................  71
P ly m o u th  Rock, P hos. 1 66 
P ly m o u th  Rock, P la in  1 86 
W au k esh a  ...................  1 #0
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H ID E S  A N D  
Hides

P E L T S

G reen, No. 1 . . ............... 30
i ” • G reen, No. 2 . . ..............  29
à Cured, No. 1 . . . 32
r C ured, No. 2 • • ..............  30

C alfsk in , green . No. 1. 65
C alfsk in , green . No. 2, 63%

f C alfsk in , cured , No. 1, 70
r C alfsk in , cured. No. 2, 68%

H orse, No. 1 . . . ..........  10 Ó0
1

H orse, No. 2 . . ..........  9 00
9 . Peit*
i Old W ool .......... .

L am bs ............... . .  50@2 00
S h earlin g s  ___ . .  50@1 50

i

4
}

ê

è

T alio«
P rim e  ......................... @11
No. 1 
No. 2

@10 
9

Wool
U nw ashed, med. . . .  @50 
U nw ashed, fine . . .  @45

H O N E Y
A irline, No. 10 ........... 4 00
A irline, No. 15 ........... 16 00
A irline. No. 25 ........... 8 75

HORSE R A D ISH  
P e r  do*...............................  95

J E L L Y

P u re , p e r  pail, 30 lb. 4 60

J E L L Y  GLASSES  
8 oz., p e r  doz...................  40

M A P L E IN E
1 oz. bo ttles , p e r doz. 1 75
2 oz. bo ttles , p e r doz. 3 00 
4 oz. bo ttles , p e r doz 5 50 
8 oz. bo ttles , p e r doz. 10 50
P in ts , p e r doz..............  18 00
Q uarts , p e r doz........... 33 00
% G allons, p e r doz. 5 25 
G allons, p e r doz.......... 10 00

M IN C E  M E A T  
N one Such, 3 doz.

case  fo r ....................... 4 30
Q uaker, 3 doz. case  

fo r ...............................  3 25
MOLASSES  

New Orleans
F an cy  Open K e ttle  . . . .  74
Choice ...............................  60
Good ...................................  50
Stock ...................................  28

H a lf  b a rre ls  5c e x tra

Sweet Small
Barrels ......................  28 00
5 gallon  kegs ............. 5 75
H alf b a rre ls  ............... 15 00

P IP E S
Cob, 3 doz. in  box . .  1 25 

P L A Y IN G  CARDS  
No. 90 S team b o a t . . . .  2 25 
No. 808, B icycle . . . .  4 00 
P e n n a n t .......................  3 25

POTASH
B ab b itt’s, 2 doz.............. 2 76

PR O VIS IO N S  
Barreled Pork  

C lear B ack  . .  50 00@52 00 
S hort C ut C lear . .  @45 00
Pig .................................
C lear F am ily  ............. 48 00

ur> sa lt Meats 
S P  B ellies . .  32 00@34 00

u a r o
P u re in tie rces  . .  29@29%
Co ni p <aund 1-a rd  27 @271,-
3U ILi U.1 os . .  .advance 7b60 lb. tubs . .  .advance ft
50 lb. tu b s . . .ad v an ce ft20 lb. pails . .  .advance ftIU lb. pails . .  .ad v an ce ft5 lb. pails . .  .ad v an ce 1

3 lb. pails . . .ad v an ce 1
Smoked Meats

H am s, 14-16 lb. 30 @31
H am s, 16-18 lb. 28 @29 
H am s, 18-20 lb. 27 @28
H am , d ried  beef

se ts  ................... 41 @42
C alifo rn ia  H am s 19%@20 
P  cnic Boiled

H am s ..............  35 @40
Boiled H am s . ..4 2  @44
M im ed H am s . .  22 @23
Bacon ................  31 " @48

Sausage*
tioli.gna ...........................  18
Liver ...............................  12
F ran k fo rt ..................... is
Pork ....................... 14@15
Veal .................................  11
T ongue .........................  11
H eadcheese ................... 14

Beerf
B oneless ........  30 00@35 00
R um p, new  . .  40 00@42 00 

Pig '* Feet
** bbls..............................  1 76
14 bbls., 35 lbs..................3 40
% bbls............................. a  so
1 bbl.................................  19 00

NUTS— Whole
Almonds, T e rrag o n a 35
B razils, la rge  w ash i d 26
F ancy  M ixed ...................
F ilberts, B arcelona . . 32
P ean u ts , V irg in ia  raw 16
P ean u ts , V rg in ia , 

ro a s ted  ....................... 18
§ P ean u ts , S pan ish  . . . 25

W alnu ts  C alifo rn ia  . . 39

t  '

W alnu ts, F ren ch  . . . .  

Shelled
Alm onds ......................... 65
P ean u ts , Spanish ,

10 lb. box ..............  2 75
P ean u ts , Spanish,

1 * 100 lb. bbl................... 25
P ean u ts , Spanish,

200 lb. b b l................... 24%
» Pecan3 ......................... 1 50
!"> à W aln u ts  ..................... 1 20

1 .

O L IV E S
Bulk, 2 gal. kegs, each 3 25
Bulk, 5 gal. kegs, each 8 00¡¡/S' Stuffed, 4 oz ........................ 1 80
Stuffed, 15 oz ....................... 4 50
P itted  (n o t stuffed  i 

14 oz ........................................ 3 00
M anzanilla , 8 oz ............. 1 45

4 Lunch, 10 oz ........................ 2 00
L unch, 16 oz ........................ 3 25
Queen, M am m oth, 19 

oz.................................... 5 50
4 Queen, M am m oth, 28

OZ................................................ 6 75
Olive Chow, 2 doz. cs.

p e r doz ................................. 2 50
' I  ’

P E TR O L E U M  PRO DUCTS
Iron iYeti

V
P e rfec tio n  ........................... 15.7
Red C row n G asoline 22.7
G as M achine G asoline 44.3
V. M. & P. N a p h th a 22.7

1 C apitol C ylinder. uui> 
B bls................................. .49 8

1 A tlan tic  Red Engine,
Iron  B bls....................... 22.8

W in te r Black. Iron 
Bbls............................... 13.3

t  * P olarine, Iron  Bbls. . . 44.8
Æ
1 * P IC K L E S

Medium
B arre ls, 1,200 coun t 12 00
H alf bbls., 600 coun t 7 50
5 gallon  kegs ............ 2 50

Small
B arre ls  ......................... 14 00
H alf b a rre ls  ............... 7 50
5 gallon kegs .............. . 2 80

Gherkins
Barrels ...................... 25 00
H a lt barrels .............. 15 95 gallón  kegs  .............. . 4 50

Tripe
K its, 15 lbs.............. . . . 91»
% bbls., 40 lbs. . . ___  1 60
% bbls.. 80 lbs . . . .  3 0 «

Casings 
H ogs, p e r lb .......... . . .  @65
Beer. round set . 
Beef, m iddles, set 
Sheep, a  skein  1

. 19¿2<! 
. .50@60 
75'Tí 2 00

Uncolored O leom argarine
Solid D airy  ............
C ountry  Rolls . . . .

. .  28@29 
. . . 30@3l.

C anned M eats
le d  C row n B rand

Corne d Beef. 24 Is  . .  4 25
Roasi Beef. 24 Is  ___ 4 25
Veal L oaf, 48 %s, 5%

OZ. ........................... 1
Veal Loaf, 24%.s, 7 oz. 2 60
\  ienna Sty le S ausage,

48U S . . 1 10
Sau Si ge M eat. 24 Is  3
P o tted  M eat, 48%s .. 55
P o tte 1 M eat, 48 % s 9
H an d lu rger S teak  and

On! ons, 48 %s ..........  1 75
Cornc d B eef H ash ,

48 %s ........................... 1 75
Cooke d L unch Tongue.

48 %s ......................... 4 50
Cooke d Ox Tongues.

12 2s ........................... 22 50
Chili Con C arne, 4S Is  1 80
Pork an d  B eans. 48 Is  1 80
Slicec Bacon, m edium  4 00
Slicee Bacon, la rg e  C 25
Slicec Beef, 2% oz. . .  2 05
Slic-ei Beef. 5 oz.......... 3 60

Beef. 3% oz. . .  2 70
Slicec Beef. 7 oz.......... 4 55

M ince M eat
Cone! msec! No i car. 1 40
Corn! Miser! B ak ers  h r ck 10
W et. 30 lb. k an ak in s  2
W et, 50 lb. kan ak in s  2 Ì V,
W  t. Î50 lb. k an ak in s  20%
W et, 300 lb. ba rre ls 20
W et, 500 lb. tie rc e s  . .  IE \4>

RICE
F a n c j H ead  ..................... 16
B roken ........................... 9

R O LL E D  OATS
M ona rch , bb ls ...............  9 50
Rollee I A vena, bbls. . .  10 25
S teel Cut. 100 lb. sks. 5 00
M onarch, 90 Hi. sacks  4 60
Q uak er. 18 R egu lar . .  2 10
Q uak r. 20 F am ily  . . 5 50

S A L A D  D R E S S IN G  
Colum bia, % p in ts  . .  2 25
Colum bia, "1 p in t ___  4 00
D urkee ’s la rge , 1 doz. 5 25 
D u rk ee ’s m ed , 2 doz. 6 00 
D u rk ee ’s P icnic , 2 doz. 2 90 
S n ide r’s la rg e  1 do*. 2 40 
S n id e r 's  sm all, 2 doz. 1 45

S A LE R A TU S  

P acked  60 lbs. in box
A rm  an d  H a m m er . .  3 25 
W y an do tte , 100 %3 . .  3 00

SAL SODA
G ranu la ted , )>bl3...........1 95
G ran u la ted  100 lbs. cs. 2 10 
G ran u la ted , 36 2% lb.

p ack ag es  ___” . . .  2 25

SA LT 
Solar Rock

56 lb. sack s  .......................  65
Common

G ranu la ted , F in e  ........  2 20
M edium , F in e  ............... 2 25

SALT FISH  
Cod

M iddles ...............................  23
T ab le ts , l  lb .......................  25
T ab le ts , % lb ................. 1 75
W ood boxes ...................  19

H olland H erring
S tan d a rd s , bb ls ........... 22 50
Y. M., bb ls ...................  25 00
S tan d ard s , kegs ..........  1 40
Y. M., kegs ................. 1 50

H erring
K K  K  K, N orw ay  . .  20 00
8 lb. pa ils  .....................  1 40
C u t L unch  ..................... 1 25
Boned, 10 lb. boxes . . . .  29

T  ro u t
No. 1, 100 lbs...................  12
No. 1, 40 lbs.....................
No. 1. 10 lb s ...................
No. 1, 3 lb s .......................

M ackerel
M ess, 100 lb s .............  25 00
M ess, 50 lbs................. 13 25
M ess, 10 lb s ................ 2 95
M ess, 8 lb s ................... 2 30
No. 1, 100 lbs.............  24 00
No. 1, 50 lb s ...............  12 75
No. 1, 10 lb s ................... 2 80

Lake H erring  
% bbl., 100 lbs ...............7 50

SEEDS
A nise .............................  45
C anary . S m y rn a  ......... 20
C anary . S m y rn a  . . . .  16 
C ardom on, M alab a r 1 20
C elery  ...........................  65
H em p, R u ssian  ........... 12%
M ixed B ird  ...................  13%
M ustard , w h ite  ......... 40
P oppy  ............................. 65
R ape ...............................  16

Soap P ow ders 
Jo h n so n ’s  F ine , 48 2 6 75
Johnson ’s X X X  100 . .  6 75 
L au tz  N ap h th a , 60s . .  3 60
N ine O 'c lock  ............... 4 25
O ak Leaf, 100 pkgs. 6 50 
Old D utch  C leanser 4 00 
Queen A nne, 60 pkgs. 3 60
R ub-N o-M ore ..............  5 50
S unbrite , 100 cans  . . . .  4 50 
S unbrite , 50 can s  . . . .  2 30

SODA
Bi Carb. K egs ........  4

SP IC E S 
w h o le  Spice*

A llspice, J a m a ic a  . . . .  @18 
Cloves, Z an z ib a r . . . .  @50
C assia, C an ton  ........... @30
C assia, 5c pkg. doz. @40
G inger, A frican  ......... @15
G inger, Cochin ........... @20
M ace, P en a n g  ............. @75
M ixed, No. 1 ............... @17
M ixed, No. 2 ...............  @16
M ixed, 5c pkgs. doz. @45
N utm egs, 70-8 ........... @50
N utm egs, 105-110 . . .  @45
Pepper, B lack  ............. @30
Pepper, W h ite  ............. @40
P epper, C ayenne ___  @22
P ap rik a , H u n g a rian  

P u re  G round In Bulk 
A llspice, J a m a ic a  . . .  @18 
Cloves, Z an z ib a r . . . .  @60
C assia, C an ton  ......... @40
G inger, A frican  ......... @28
M u s ta r d ........................... @38
M ace, P en an g  ..........  @85
N u tm eg s ....................... @36
Pepper, B lack  . . . . . .  @34
P epper, W hite  ........... <§ 52
Pepper, C ayenne  ___  @29
P ap rik a , H u n g a rian  ..@ 60

Seasoning
Chili Pow der, 15c ___  1 35
C elery  S alt, 3 oz..................95
Sage, 2 oz.............................  90
Onion S a lt ................... l  35
G arlic  ............................. i  35
Ponelty , 3% oz.............. 2 25
K itch en  B ouquet . . . .  2 60
L au re l L eaves ................. 20
M arjo ram , 1 oz...............  90
S'avory, 1 oz.......................  90
Thym e, 1 oz...................... 90
T um eric, 2% oz...............  90

STARCH
Corn

K ingsford , 40 lbs.......... 11%
Muzzy, 48 1 lb. pkgs. . .  9% 
Pow dered , b a rre ls  . . . .  7% 
Argo, 48 1 lb. pkgs. . .  4 15

Oolong
Form osa, M edium  . .  40@45 
Form osa, Choice . .  45@50 
Form osa. F ancy  . .  55@75 

English Breakfast 
Congou, M edium  . .  40@45 
Congou. Choice . . . .  45@50 
Congou, Fancy . . . .  50@60 
Congou, Ex. F ancy  60@80

Ceylon
Pekoe. M edium  . . . .  40@45 
Dr. Pekoe, Choice ..45@48 
F low ery  O. P . F an cy  55@60

rwifMfe
C otton , 3 ply cone . . . .  65 
C otton , 3 ply ball* . . . .  66 
H em p, 6 ply ..................... 25

V IN E G A R
Cider, B en ton  H arb o r . .  35
W h ite  W ine, 40 g ra in  20 
W hite  W ine, 80 g ra in  27 
W hite  W ine, 100 g ra in  29 
O akland  V in eg ar & P ick le  

Co.’s B rands.
O akland  A pple C ider . .  40 
B lue R ibbon C orn . . . .  28 
O akland  W hite  P ick ling  20 

P ack ag es  no charge.
W IC K IN G

No. 0. p e r g ross
No. 1. p e r g ross
No. 2, pe r gross
No. 3, p e r gross

W O O D E N W A R E
Baskets

B ushels, w ide band,
w ire  hand les  ............. 2 10

B ushels, w ide band,
wood hand les ........... 2 25

M arket, drop  hand le  . .  85
M arket, single hand le  90
M arket, e x tra  ............... 1 35
Splin t, la rg e  ............... 8 25
Splin t, m edium  ........... 7 25
Splin t, sm all ............... 6 75

B u tte r  P la tes  
E sc an ab a  M an u fac tu rin g  

Co.
S ta n d a rd  W ire  E nd

P e r  1,000
No. %   2 69
No. % ............................... 2 88
No. 1 ............................. 3 08
No. 2 .........  3 63
No. 3 ................................. 4 52
No. 5 ............................. 6 28
No 8-50 e x tra  sm  c a r t 1 10 
No. 8-50 sm all c a r to n  1 15 
No. 8-50 m d m ca rto n  1 20 
No. 8-50 la rge  ca rto n  1 45 
No. 8-50 e x tra  Ig c a r t  1 75 
No. 4-50 jum bo carto n  1 20

SHOE B LA C K IN G  
H andy  Box, la rg e  3 d*. 3 50 
H andy  Box, sm all . . .  1 25 
B ixby’s R oyal P o lish  1 20 
M iller’s C row n Polsh  90

S N U F F
Sw edish  R apee 10c 8 fo r 64 
Sw edish R apee. l  lb. g ls  60 
N orkoping, 10c, 8 fo r . .  64 
N orkoping, 1 lb. g la ss  . .  60 
C openhagen, 10c, g fo r 64 
C openhagen, 1 lb. g la ss  60

SOAP
J am e s  S. K irk  & C om pany
A m erican  F am ily , 100 7 85 
J a p  Rose, 50 cak es  . .  4 85 
K irk 's  W h ite  F lak e  . .  7 00

L au tz  B ros. & Co. 
Acm e, 100 cak es  . . . .  6 75 
Big M aster, 100 b locks 8 00
Clim ax,. 100s ..............  6 00
Clim ax, 120s ............... 5 25
Q ueen W hite . 80 cakes  6 00 
O ak L eaf, 100 cak es  6 75 
Q ueen Anne, 100 cak es  6 75 
L au tz  N ap h th a , 100s 8 00

P ro c to r & G am ble Co.
L enox .............................  6 00
Ivory, 6 oz.......................  8 00
Ivory, 10 oz................... 13 35
S ta r  ................   7 85

S w ift &  Com pany 
C lassic, 100 ba rs , 8 oz. 7 50 
S w ift's  P ride , 100 8 oz. 6 00
Q uick N a p th a  ............... 6 50
W hite  L aundry , 100 8

oz..................................... 5 90
Wool, 24 bars , 6 oz 1 70 
W ool, 100 bars , 6 oz. 7 00 
W ool, 100 b a rs , 10 oz. 11 00

T rad esm an  C om pany 
B lack  H aw k, one box 4 50 
B lack  H aw k, five bxs 4 25 
B lack  H aw k , te n  bxs 4 00 

Box co n ta in s  72 cakes, li 
Is a  m ost rem ark ab le  d irt 
and  g rea se  rem over, w ith 
ou t in ju ry  to th e  skin.

Scouring Pow ders
Sapolio, g ross lo ts  ___ 9 50
Sapolio. h a lf  gro. lots 4 85 
Sapolio. single boxes 2 40
Sapolio, hand  ................  2 40
Queen Anne, 60 can s  3 60 
Snow M aid, 60 can s  . .  3 60

Washing Pow ders 
Snow Boy, 100 5c . . .  4 1 0  
Snow Boy, 60 14 oz. 4 20 
Snow Boy, 24 pkgs. 6 00 
Snow Boy, 20 pkgs. 7 00

Kingsford
Silver Gloss, 40 lib . . .  11% 

Gloss
A rgo, 48 1 lb. pkgs. . .  4 15
Argo, 12 3 lbs.............3 0s
A rgo, 8 5 lbs...................3 40
S ilver Gloss, 16 31bs. ..11%  
S ilver Gloss, 12 61bs. ..11%  

Muzzy
48 lib . packages  ............. 9%
16 31b. p ackages  ............  9%
12 61b. packages  ............  9%
50 lb. boxes ............. 7%

SYRUPS
Corn

B arre ls  ...............; .............. 75
H alf B arre ls  .....................  81
Blue K aro, No. 1%.

2 doz............... 3 40
Blue K aro, No. 2 2 dz. 4 05
Blue K aro , No. 2% 9.

doz..................... 4 95
Blue K aro , No. 5 1 dz. 4 90
Blue K aro, No., 10,

% doz............. 4 65
Red K aro , No. i% . 2

doz..................... 3 65
Red K aro , No. 2r 2 dz. 4 60
Red K aro , No. 

doz.....................
2*4 2

5 ?5
Red K aro , No. 
Reel K aro, No. 10,

dz.
y2

5 10
doz.................... . 4 S5

Pure Cane
F a ir ...................................
Good ...................................
Choice ...............................

T A B L E  SAUCES
L ea & P e rr in , la rg e  . .  5 75 
L ea  & P e rr in , sm all . .  3 25
P epper ............................. 1 25
Royal M int ................... 1 50
T obasco  .....................  3 00
E n g lan d ’s P rid e  . . . .  1 25
A -l, la rg e  ..................... 5 00
A -l, sm all .....................  2 90
C apers ...........................  1 80

TEA
Jap an

M edium ..................... 40@42
Choice ......................... 49@52
F ancy  ......................... 60 @61
Ka.skcl I-n ed Med ii.
Rusk e l-F i le d  Choice 
B asket F ired  Fancy
No. l  N ibbs ...................  @55
S ittin g s, bulk ............. @21
S if tin g s , 1 lb. p k g s . @23

G unpow der
Moyune, M edium 35@4U 
M oyune. Choice . . . .  40@45

V ounr Hyson
Choice ......................... 35@40
F a n c y  .........................  50@60

Churns
B arre l. 5 gal., each  .. 2 40
B arre l, 10 gal. each  . . 2 55
Stone, 3 g a l................... 39
Stone, 6 g a l................... 78

C lothes P ins.
E scan ab a  M an u fac tu rin g

Co.
5 g ross bulk ................... 1 90
No. 60-24, W rappe d .. 4 50
No. 30-24, W rapped  .. 2 30
No. 25-60. W rapped  . . 4 50

Egg C ases
No. 1, S ta r  ................... 4 00
No. 2, S t a r ..................... 8 00
12 oz. size ....................... 4 50
9 oz. size ....................... 4 25
6 oz. size ....................... 3 90

Faucets
C o rk  lined, 3 in ........... 70
Cork lined, 9 in. . . . . . . . 90
C ork lined, 10 In. . . . 90

Mop S ticks
T ro ja n  sp rin g  ............ 2 00
E clipse  p a te n t sp rin g 2 00
No. 1 com m on ............. 2 00
No. 2, p a t. b ru sh  hold 2 00
Ideal, No. 7 .................... 2 00
20oz. co tton  mop heads 4 30
12oz. co tto n  mop h eads  2 60

Palls
10 qt. G alvanized  . . . . 3 75
12 q t. G alvanized  . . . . 4 00
14 qt. G alvanized  . . . . 4 50
F ibre ............................... 8 00

T oothp icks
E scan ab a  M anufac tu rin g

Co.
No. 48, E m c o ............... 1 75
No. 100, E m c o .............. 3 25
No. 50-2500 Em co . . . 3 25
No. 100-2500, Em co .. 6 25

Traps
M ouse, wood, *. holes 60
Mouse, wood. 6 holes 70
M ouse, tin , 5 holes . . 65
R at, wood ..................... 80
R at, sp rin g  ................. 80
M ouse, sp rin g  ............. 20

Tubs
No. 1 F ib re  ................. 42 00
No. 2 F ib re  ................. 38 00
No. 3 F ib re  ............... 33 00
L arge  G alvanized  . . 13 25
M edium  G alvanized 11 25
Sm all G alvanized  . . . 10 25

Washboards
B an n er Globe ............... 4 75
B rass, S ingle ............... 6 50
G lass. S ingle ............... 6 00
D ouble P ee rle ss  ......... 7 00
Single P ee rle ss  . . . . . . 6 50
N orthern  Q ueen ........ i> 75
U n iv ersa l ....................... 6 25

W indow Cleaners
12 in. ........... 1 65
14 in. ............. 1 85
16 in. ..............................  2

Wood Bowls
30

13 in. B u tte r  . . ........... S 00
15 in B u tte r  .,............  7 00
17 in. B u tte r  • • ..........  11 00
19 in R u tte r  .. ..........  i t  oo

«
w r a p p i n g P A P E R

F ib re , M anila, w h ite  6
No. 1 F ib re  ................... 8
B u tch ers  M anila . . . .  7
K ra f t  ...............................  10
W ax B u tte r, sh o rt c’n t  25 
P a rc h m ’t  B u tte r, ro lls 25

Y E A S T  C A K E
M agic, 3 do*................... 1 15
Sunligh t, 3 do*. ........... 1 06
S unligh t, 1% do*...........  50
Y east Foam , 3 do*. . .  1 I f  
Y east F oam , 1% do*. 58

Y E A S T— COM PRESSED  
F lelschm an , p e r  do*. . .  24

SPECIAL 
Price Current

A X L E  GREASE

25 lb. palls, p e r do*. ..18  81

KITCHEN 
K LENZER

80 can  cases, 34 p e r case  

P E A N U T  B U T TE R

B el-Car-M o Brand
8 oz . 2 doz. in case  . .
2-t ! lb. nails ............
12 ' lb. pails  .................
5 ib pails. 6 in c ra te
10 lb  p a i l s  .........................
is  Ib pails .....................
25 lb. pails .................
50 lb tins ....................
100 lb. d ru m s ...............

S A LT
Morton’s Salt

P er case, 24 % lbs. . . . .  1 80 
F ive  case  lo ts  ............... 1 70

I\
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Cotton Supplies and Fabrics.
After some quite sensational rocket

ing of cotton prices came a check dur
ing the past week. One explanation 
was that there had been overbuying. 
The great demand was for spots, which 
were at quite a large premium over 
contracts. H igher grades were most 
wanted, and of these there seems to be 
a marked scarcity. The weather con
ditions in the growing districts have 
continued to be otherwise than favor
able in most instances, and this has 
been a further encouragement to those 
interested in higher prices. A concert
ed movement to increase prices still 
further came to notice during the week. 
It is fostered by the American Cotton 
Association, which proposes to have 
2.000.000 bales of cotton withdrawn 
from market. Warehouse receipts for 
this amount are to be deposited in 
banks, and the cotton is to be withheld 
from sale until the association decides 
that prices are high enough to warrant 
such action. On the face of it this 
looks like a conspiracy for extortion. 
Cotton prices to-day are about five 
times what they were five years ago, 
and probably show a greater rise than 
any other commodity. In the face of 
this the proposition to increase the price 
more artificially looks as though those 
proposing it were a little afraid that 
prices qannot be maintained without 
resort to unusual methods. The plan 
is hardly likely to meet with more 
success than did the one to restrict 
acreage. I t would be interesting to 
learn how much of the recent large 
profits in cotton inured to the benefit 
of growers and how much went 
to the speculators in the towns down 
South. The goods market keeps being 
pegged up as the price of cotton ad
vances. to the manifest profit of the 
mills, which are now showing larger 
production. Prin t cloths have been sel
ling on the basis of $1.20 a pound, 
which is sufficient to indicate the m ar
gin. Bleached and printed goods are 
rapidly rising to a parity with those in 
the gray. Orders for knit goods in 
quantity have been received.

W ool and W oolen Goods.
No lack of interest is shown in the 

auction sales of wool now in progress 
in London. The bidding has been 
quite active and the prices have ruled 
even higher than at the previous sales, 
especially for the finer grades. Buyers 
from this country secured a quantity 
of the better merinos. To-morrow the 
auction of Government-owned wools 
will be resumed in Boston after a cess
ation for several months during which 
the domestic clip was marketed. The 
woolen mills, as appeared from the re
port of the Census Bureau published 
last Thursday, are increasingly active, 
and the amount of raw material they 
are using is larger than in prewar days. 
An interesting circumstance shown in 
the reports of the Department of Com
merce is the growth in the exports of 
woolen manufactures. This includes 
shipments of blankets and men’s wo
men’s. and children’s wearing apparel, 
which have been larger by about $15.- 
000.000 for the first nine months of 
this year than in the same period in 
1918. In the domestic market, the

outlook for men’s clothing for Spring 
still continues as to the scarcity of 
serges and other wanted dress fabrics 
and of the high prices asked for such 
of them as can be obtained. For the 
next heavyweight season it is inti
mated that the mills will again allo
cate their supplies.

Peanut Milk.
The nutrition experts of the Depart

ment of Agriculture await with inter
est the publication of th e . method 
whereby Prof. G. W. Carver, of Tus- 
kegee Institute, claims to have produc
ed from peanuts a milk that is a good 
substitute for cow’s milk.

Thev say that this may very well be 
true, inasmuch as the peanut contains 
all the requisite elements, including 
"protein” of a superior and highly di
gestible kind.

Milk is a “perfect f o o d o n e  could 
live on it for a long time. The same 
is at least measurably true of peanuts. 
Already we have peanut butter, the 
production of which nowadays is enor
mous. W hy not peanut milk?

I t is merely a question of finding 
out how to make it. Professor Carver 
claims to have solved the problem. He 
says that his peanut milk is exceedingly 
wholesome and can be made at a cost 
much less than that of cow’s milk, 
which it closely resembles. At present 
he is continuing his experiments to de
termine the keeping and cooking qual
ities of his product.

Cow’s milk is 8S per cent, water, 4 
per cent, fat, 4 ^  per cent, sugar and 
3y2 per cent protein. Professor Car
ver’s task has been not only to  make 
a milk from peanuts, but to reproduce 
as nearly as possible these proportions 
of the essential ingredients.

The Changing Times.
At a m eeting  of farm ers held in 

th is vicinity recently  there were but 
two horse-draw n vehicles, as against 
nearly  200 autom obiles.

If. ten years ago, any one had ven
tu red  the opinion th a t the farm ers 
would alm ost all of them  be using 
autom obiles, he would have been 
thought a fit subject for the insane 
asylum  or the hom e fo r the feeble
minded.

T he change has come because the 
farm er has had several m ost p rosper
ous years, because he has become a 
student of up-to-date m ethods, and 
because he has come to a realization 
th a t tim e is m ore valuable than 
money.

Signs of the Times
Are

E lectric Signs
Progressive merchant« and manufac

turers now realize the rafoc of Eltdrlt 
Advertising.

We fumiah yon with sketches, prices 
and operating cost for the asking.

THE POWER CO.
BeU M 797 Citizens 4261

Dickinson’s Popcorn
In Packages

SNOW BALL SANTA CLAUS

There is an increasing de
mand for good Popcorn in 
the home. Your customers 
will appreciate the qual
ity  of Snow Ball and 
Santa Claus — It pops — 
crisp, tender, sweet.

40-1 lb. packages 100-10 oz. packages
per case 50-10 oz. packages

Packed by

THE ALBERT DICKINSON CO.
CHICAGO, ILLINOIS

W ould  you r a th e r  
ride in a nice smooth, 
easy-going automo
bile or in an old-fash
ioned horse-drawn  
vehicle? It wouldn’t 
take you one minute 
to make your decision 
—would it?

Consider This Also
If  you had an  im p o rtan t engagem en t to  fill, involv ing  seve ra l h u n d red s  

of do llars—had  a fifteen-m ile  d rive  before you and  only a sh o rt tim e to  m ake 
it in. you w o u ld n 't ta k e  chances of le ttin g  th e  o th e r fellow  beat you o u t by 
u sing  the  slow est m eans of locom otion to  g e t to  th e  m eeting  place w ould y o u ?

P e rh a p s  you d o n 't realize it b u t you a re  in a  race  w ith  you r co m p e tito rs  
on every  inch of th e  road of you r business  c aree r and  if you d o n 't  m easure  
up to  th e  s itu a tio n  w ith  th e  m ost safe, accurate  an d  rap id  m eans of doing  
business you a re  going to le t th e  o th e r fellow o u td is tan ce  you.

You c a n 't  do a  2 by 4 business  and  m ake m oney.
You m u st have  volum e.
You c an ’t secure  th a t  volum e needed only by following th e  lines of le a st 

re s is tance .
You m ust m ake it  easy fo r  yo u r goods to  be bought and delivered to  your  

custom ers’ homes.
B u t you m u s t p ro tec t you rse lf a g a in s t u n n ecessa ry  loss in ex ten d in g  

jud ic iou s  c red it, and  th e  s im ple, safe w ay to  do th is  is to  in s ta ll a  M e tzg a r  
System .

O ur ca ta lo g  is f ree  and  g ives fu ll in fo rm ation .
W e can  a lso  save  you m oney on o u r com plete  line of d up lica te  and  tr ip li

c a te  salesbooks.

Metzgar Register Co., Grand Rapids, Mich.

ino A ccount R oll-top  
F ire -p ro o f M etzg a r
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“Every Day 
Is City Day”

The tru th  of this statement has never been so 
apparent as it has during the present Holiday 
season. Hardly a day passes that several cus
tomers do not visit us, intent on buying for their 
staple and holiday needs. This is true every work
ing day in the year.

Come any day in the week. Come every day 
in the week. We do not want to put aside just 
one day for you to visit us. We shall be very glad 
to have you take advantage of the special “City 
Days” of the jobbers in other lines. But remember. 
w e are ready for you all day long, every day in the 
year. Don’t hesitate! Come! Because with us 
“Every Day is City Day.”

Hazeltine & Perkins Drug Co.
G r a n d  R a p i d s ,  M i c h i g a n

BUSINESS WANTS DEPARTMENT
A d vertisem en ts  Inserted  und er th is  head fo r  th re e  cents a w ord the first 

Insertion  and tw o  cents a w ord  fo r  each subsequent continuous Insertion. 
If  set in c a p ita l le tte rs , double price . No charg e less th a n  25 cents. Cash 
m ust accom pany a ll orders.

F o r  Sale—L ittle  neighborhood grocery  
w ith  all lines com plete. S tock  invoice 
ab o u t $700. R eason  fo r selling, am  m e
chan ic  and  w an t to  go back  to  m y trade . 
A ddress No. 567, care  M ichigan T rad es-
m an._______________________________  567

F or Sale— Stock g en era l m erchand ise , 
shoes, rubbers , g roceries  and  crockery , 
a lso  fix tu res. A good business, doing 
$50.000 p e r year. $20,000 buys th e  outfit. 
S to re  25 x 90, can  be leased  a t  $400 pei 
y ea r or bough t fo r $4,500. A ba rga in . 
A ddress No. 56S, care  M ichigan T rad es-
m an.__________________________   568

FOR SA L E—O ne tw o -b a rre l T rium ph  
dough m ixer w ith  flour s iftin g  ou tfit; a l 
m ost new ; includ ing  tw o  h o rse-pow er 
m otor. $400. A ddress E . M inoux, S12 H 
S tree t. N E., W ash ing ton , D. C. 569

FO R  SA L E OR EX C H A N G E—H otel 
S tim pson , M ilan. M ichigan, 2 -s to ry  brick, 
m odern ho tel building, h o t an d  cold 
w a te r  in s leep ing  room s, bu ild ing  h eated  
w ith  ho t w a te r ; all fu rn ish in g s  go w ith  
the  bu ild ing: ev e ry th in g  in good cond i
tion. $16.500. Indeb tedness  $5,500. W ill 
exchange th e  eq u ity  for tow n, c ity  p ro p 
e rty  o r land. F. M. G. S ibert, W eston ,
Ohio. _____________________________ 570

F o r Sale— L ocated  on cem en t d rivew ay  
on one of m ain  business s tre e ts  of G rand 
R apids, w e w ill sell o u r g eneral s tock  and  
s to re  build ing , w ith  e stab lish ed  tra d e  
an d  good will. S tock  will inven tory  
ab o u t $5,000. A ddress  No. 473, care  M ich-
ig an  T radesm an .____________________ 473

W an ted —Live salesm en, w ho call on 
th e  re ta il  g roce rs  an d  b u tch e rs  tra d e  
th ro u g h o u t th e  S ta te , to  sell an  e s ta b 
lished  food p ro d u c t in co n ju n c t:on w ith  
th e ir  o th e r  line. Only those w ith  A -l  
selling  a b ility  considered . A ddress P o s t 
Office Box 542, D etro it. M ichigan. 571 

F o r Sale—M eat and  g rocery  business 
loca ted  in one of b est c itie s  in S ta te . 
Selling reasons, going W est. S tock  w ith  
f ix tu re s  inven to ry  ab o u t $4.000. A ddress 
No. 572. care  M ichigan T rad esm an . 572 

F o r Sale—$6,000 s tock  of h a rd w are  and 
fix tu res  a t  a  r ig h t price. W ill deliver 
s tock  to  depot. R easons fo r selling, poor 
h ea lth . A ddress E d . R ohrs, R idgeville 
C orners. Ohio. 573

F o r Sale—A -l c a s h -a n d -c a rry  g roce ry  
in c ity  of 6,000. T he lead ing  s to re  In 
th is  city . R eason  fo r selling, leav ing  
s ta te .  J . J . Caldwell. Oconto, W isconsin.

564

F o r Sale—D ru g  s to ck  in  live tow n. 
S tro n g  fa rm in g  com m unity . Good lo ca 
tion  for young  physic ian . P u rc h a s e r  
m ust have  $2.000. A ddress No. 553, care  
M ichigan T radesm an . 553

W an ted —L ocation  fo r c a s h -a n d -c a rry  
g roce ry  in tow n 4,000 to  15,000 in M ichi
gan. M ust be m an u fac tu rin g , good loca
tion , good schools an d  a  good business 
tow n. W ill p ay  cash  fo r s tock  a t  invoice 
p rice  if c lean , b u t no t one cen t fo r you r 
business and  good will. A ddress, g iv ing  
p a rtic u la rs , to  No. 554, c a re  M ichigan 
T rad esm an . 554

Chocolates

Package Goods of 
Paramount Quality 

and
Artistic Desicn

Red Crown 
Gasoline for Power

The m odem  motor and improved carburetors have demon
strated beyond question that gasoline made especially for 
motor fuel—as Red Crown is made—will give the most 
power—the m ost speed and the m ost miles per gallon.
Red Crown, like your automobile, is built to specifica
tions and Red Crown specifications have been worked out 
by the most eminent petroleum chemists and automobile 
engineers available.

Red Crown contains a continuous chain of boiling point 
fractions, starting at about 95 degrees and continuing to 
above 400 degrees. It contains the correct proportion of 
low boiling point fractions to insure easy starting in any 
temperature—the correct proportion of intermediate boil
ing point fractions to insure smooth acceleration—and the 
correct proportion of high boiling point fractions with 
their predominance of heat units to insure the maximum  
power, miles and speed.

These are the things that make Red Crown the m ost effi
cient gasoline possible to manufacture with present day 
knowledge.

For sale everywhere and by all agents and agencies of

STANDARD OIL COMPANY
(INDIANA)

Chicago U. S. A.

F o r Sale—F irs t-c la s s , u p -to -d a te  m ea t 
m a rk e t w ith  sau sag e  m a n u fa c tu rin g  in 
connec tion ; f irs t-c la s s  m ach in ery ; a  new  
m a rk e t b u t an  old business fo r  tw e n ty - 
seven years. R eason fo r selling, m y 
h ea lth  is g iv ing  out. A good location  in 
a  good city . Good chance  fo r good live 
p a rtie s . T e rm s m ade easy  fo r rig h t 
p a rty . A ddress No. 574, care  M ichigan 
T radesm an .___________________________574

FO R SA L E—O W IN G  TO IL L  H E A L T H  
w ill sell c h e ip  fo r cash  o r on easy  p a y 
m ents. con tro lling  in te re s t in a  well e s 
tab lish ed . successfu l $45,000 w oodw orking  
and  iron m an u fa c tu rin g  p lan t doing good 
b u sin ess  and  w ith  exce llen t p rospects. 
W ell loca ted  in W es te rn  C en tra l Ohio. 
E n q u ire  of C O PE L A N D  & LAYTON, 
W ap ak o n e ta , Ohio. 575

W an ted —A good m an  for position  in 
our b u ild e rs ’ h a rd w a re  and  c o n tra c t de 
p a rtm e n ts . W e would like to  h e a r  from  
one w ho  h a s  h ad  experience  in th is  line, 
s ta t in g  age, s a la ry  expected  an d  e x p eri
ence. M ohr Jo n es  H a rd w are  C om pany, 
R acine, W isconsin.__________________ 576

B E S T  B U SIN E S S BLOCK; B E S T  LO
CATION. IN  M OU N T PL E A SA N T , best 
tow n in C en tra l M ichigan T h ree  story , 
th re e  fro n ts  66 x  132 and  b asem en t; solid 
b rick  c o n stru c tio n ; co rne r; all w ell r e n t
ed. W ill tra d e  fo r fa rm  p ro p e rty ; m u s t 
be free  and  unencum bered . No tra sh  
w an ted  a s  th is  is a  g ilt edge p roperty . 
P ic tu re  sen t on ap p hca tion . W . J. Coop- 
er. Mt. P lea san t. M ichigan._________577

W A N T E D —P a r tn e r  and  m a n a g er in 
th e  new  sy stem  of F ed e ra l b akerie s  in 
th e  s ta te s  of K a n sa s  an d  M issouri. Call 
o r w rite  B. M. R ollins, 522 M inneso ta  
Ave., K a n sa s  C ity, K an sa s . 528

W an ted —F o u r foo t s tee l b rake . U. S. 
M an u fac tu rin g  Co., O ntario , O regon. 547 

W ill pay cash  for whole or part stock* 
of merchandise. Louis Levinsohn, Sagi
naw . M ichigan. 757

Cash R egisters (all m akes) bought 
sold, exchanged and repaired. REBUILT  
CASH REGISTER CO., Incorporated. 12S 
North W ashington Ave., Saginaw, M ich
igan. 128

F o r Sale—Clothing, fu rn ish in g  goods 
a n d  shoe s tock  located  in ra ilro ad  tow n 
in  c en te r  of s tro n g  a g ric u ltu ra l d is tric t.  
S tock  will in v en to ry  ab o u t $15,000. A n 
nual sales, $60,000. Low  re n ta l  in b rick  
building. A ddress No. 561, care  M ichigan 
T rad esm an . '__________________ 561

P a y  spo t cash  fo r c lo th ing  a n d  fu r 
n ish in g  goods stocks. L. S ilb erm an L 106 
B. H ancock, D etro it. 566

P U T N A M ’S
Mentholated

Cough Drops

Our New Display Carton

N A T IO N A L  C A N D Y  CO.

P U T N A M  FA C T O R Y
Sole Manufacturers

Grand Rapids, Michigan
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LO SING  SOM E OF ITS FORCE.
A touch of cooler weather during 

the last week proved a spur to some 
seasonable buying at retail, and this, 
in turn, made its influence felt in pro
ductive circles. But there are evidences 
that the indiscriminate buying which 
was so marked for man}- months is 
losing some of its force, except by 
certain classes of speculators in the 
primary markets who are trying to 
force a demand at high prices, on the 
theory of a scarcity of merchandise 
which they themselves are seeking to 
create artificially. Retailers are be
ginning to show aversion to stocking 
up liberally at the prevailing high cost 
of merchandise, because this means 
tying up much more capital than has 
been customary, and. consequently, 
heavier borrowing to finance the deals. 
The inflation or expansion of credits 
is impressing itself more and more on 
business men. as it did long ago on the 
banking interests, and there is an urge 
toward contraction, in order to relieve 
the strain and guard against what may 
happen when the inevitable shrinkage 
in the prices of commodities takes 
place. Credit men are alive to the sit
uation they are showing in the hand
ling of accounts. Indebtedness and 
promptness of collections are being 
watched with greater care than ever 
before, despite the fact that failures 
are unusual on a rising market such 
as has been the case for over six 
months. Possibilities, no less than 
probabilities, are being taken into ac
count.

ST E E L  STR IK E A~JOKE.
I t  has been plain for several days 

that the steel strike is lost and may 
as well be called off. W hen even 
F itzpatrick  begins to dilate on the 
moral advantages of losing a strike, 
his follow ers know th a t he is adm it
ting  failure. Boss Gompers, who at 
the beginning advised against the 
strike, has now discovered that the 
Steel C orporation really desired it. 
and cunningly forced it upon the 
men. “ I don’t believe in strikes when 
the boss w ants it.” sanely opined the 
crafty  head of the Am erican Federa
tion of L abor in a recent speech at 
W ashington. ‘‘I t  is a science to  know 
when and when not on strike.” This 
is plainly a shrewd hit a t F itzpatrick  
and Foster, who ordered the steel 
strike in disregard of the advice of 
the kaiser of the union labor dune=. 
But behind all this by-play of the 
rival union leaders stands clearer than 
ever the fact th a t the steel strike was 
from the beginning w anton. The 
mass of the men had no grievances. 
Those who walked out for a tim e did 
so under duress from the outside 
unions. T hey w ent back in sboals a~ 
soon as they were assured of p ro tec
tion. F itzpatrick  and F o ste r are now 
keeping no the pretense of a strike 
only for the sake of their own p res
tige.

Late News From Local Bankruptcy 
Court.

G rand R apids. Nov. 4—Tn the  m a tte r  of 
S'uliman E. Sheehan, a  final m eet ng held 
th is  day. F ir s t  d ividend of 5 p e r cent, 
w as declared  and  ordered  paid, togt th e r  
w ith  a d m in is tra tio n  expenses. T he es
ta te  will be closed in due course, and  
th e  d ischa rge  of th e  b a n k ru p t consum 
m ated .

Nov. 10—In th e  m a tte r  of Jo h n  W. 
S a rrea ls . T ru s te e  appo in ted , G eorge B. 
K ingston . Special m eeting  held th is  day  
m ade ordc r  th a t  a  f irs t d iv idend of 5 
p e r cen t, be  paid, to g e th e r w ith  ad m in 
is tra tio n  expenses. T ru s te e ’s first r e 
po rt and  acco u n t approved.

Nov. 11—In  th e  m a tte r  of E rn e s t M. 
S trouse. ind iv idually  an d  a s  co p a r tn e r  of 
M ax E. Thom pson, doing  business as  
th e  B a tte ry  Service G arage, w ere a d 
ju d ica ted  b a n k ru p t Oct. 31. A m eeting  
of th e  c red ito rs  h a s  been called fo r 
Nov. 15. Follow ing is a  lis t of c re d 
ito rs:

Secured  C reditors.
C h a tte l L oan M ortgage Co., G rand

R apids ............................................. $250.00
F. M. S trouse, S tan to n  ................... 500.00

U nsecured C red ito rs .
C um m ings B ro the rs , F lin t ............ $ 930.77
C otton  Lee. Co., G rand  R ap ids . .  98.7S
G. R. S tore  F ix tu re s  Co., G rand

R apids ............................................. 26.00
G. R. Oil Com pany, G rand  R apids 81.10
G. It N ew s, G rand R apids ............... 51.80
G. R. P ress, G rand R ap ids ..........  350.40
G. R. H erald , G rand  R apids ___  155.38
C. J . Litch<_r Elec. Co., G rand

R apids .................................................  8.40
M .U s-B roderick Co., G rand R apids 25 05 
T isch  A uto Co., G rand  R apids . .  200.70
J. A. Thom pson, G rand  R apids . .  17.58
A . p .  V andecar, G rand  R apids 13.66
F. F. W ood M otor Co., G rand

R apids .............................................  16.25
M ichigan S ta te  Tel. Co., G rand

R apids ...........................................  10.82
C itizens Tel. Co., G rand  R apids . .  17.92
C onsum ers P ow er Co., G rand  R apids 26.59
G. R. G as Co., G rand R apids . . . .  2.20
R odgers & Rodgers, G rand  R apids 5.00 
U nited  A uto  In s. Co., G rand  R ap .ds  10 31 
C ity  T ru st & Sav ings B ank,

G rand  R apids ............................. 125.6S
H. Lyons, G rand  R ap ids ..................  190.00
C arl L. A dam s, G rand  R apids . . . .  150.00
M. XL D unton, G rand  R apids . . . .  16.34
F ires to n e  T ire  Ac R ubber Co., G rand

R apids .............................................  78.75
M o m s  lnd . P lan  B ank, G rand

R ap ids ........................................... . 200 00
Dr. Southw ick, G rand  R apids . . . .  256.50
Golden M otor S alt s Co., G rand

R apids .............................................  11.35
Pope Ac H eyboer, G rand  R apids . .  90.00
U niversal C ar Ac Service Co.,

G rand R apids ............................  27.00
In th e  m a tte r  of Vern E. Cooper, who 

w as a d ju d ica ted  b an k ru p t Nov. 7, w ith
to ta l 1 ab ilitie s  of $658.40, to ta l a sse ts  of 
$345.49. of w hich  am o u n t $307.30 is c la im 
ed ’to be exem pt. F ir s t  m ee tin g  has 
been called fo r Nov. 22. Follow ing is a
lis t of the  c red ito rs :

Secured  C red ito rs .- 
G rand  R ap ids L oan Co., G rand

R apids .............................................  $ 4 5 .0 0
U nsecured  C red ito rs.

I)r. H utch inson , G rand  R apids ..$110.00 
B lodgett Mem. H osp ital, G rand

R apids ...............................................  58.85
C zar I). Cooper, G rand R apids 26.60 
T he M en ter C om pany, G rand

R apids ....................   29.60
N e u r.tn e r  & S'chneider, G rand

R apids .............................................  32.00
Dr. Bull, G rand  R apids ............... 12.00
C entury  Fuel Co., G rand  R apids . .  12.25
B arn es  P ack in g  Co., G rand  R apids 14.00
Mills & H aley, G rand  R apids ___  11.50
N\ u rzb u rg ’s D ry  Goods Co.,

G rand R apids ............................... 15.00
M orris P lan  lnd . B ank  ................... 31.50
J . M. Cooper, C h arlo tte  ................... 95.00
A. F. R ichardson  & Son, G rand

R apids ...............................................  90.60
V< rri Beebem , G rand R ap id s  ..........  60.00
Pell Tele. Co , G rand  R apids ........... 14.00

In the  m a tte r  of P au l H enderson , who 
w as ad ju d ica ted  b an k ru p t Nov. 10. H is 
t" ta l  1 ab ilitie s  a re  $794.86; to ta l a sse ts , 
$400.00. w hich la t te r  a re  all claim ed as 
exem pt. No m ee tin g  of c red ito rs  h a s  a s
yet been called. Follow ing is a  lis t of 
c red ito rs :

Secured  C reditors.
M orris P lan  lnd . B ank , G rand

R apids .............................................  $125.00
G eorge B. K ingston , G rand R ap ids 150.00 

L 'nseeured.
W urzb u rg  Co., G rand  R apids ___$ S4.00
A lbee’s G arage, G rand  R apids . . . .  70.00
R ad er T r e  Co., G rand R apids _ 69.00
M ichael Deeb, G rand  R ap ids . . . .  92.00
H enderson  A uto  Co.. G rand  R apids 5.00 
S tan ley  Sawosko, G rand  R apids . .  32.00
M artin  M eyers, G rand R ap ids _ 22.00
B artu lo  Spicuzza, G rand R apids . .  97.86
A m erican A uto  Co., G rand  R apids 12 00 
G. R. O verland Co., G rand  R apids 36.00

In the  m a tte r  of Louis Spitzig , who 
w as ad ju d  ea ted  b a n k ru p t Nov. 10. No 
m eeting  has as  yet been called. T o tal 
bal ilit.es  a re  S2,49S; to ta l a sse ts . §300; 
household goods, w hich a re  all claim ed 
as  exem pt; $1,650 on in su ran ce  policies 

Follow ing is a  list of th e  c red ito rs :'  V i C U U U i a .
1 heron  Sp.tz'ig, G rand R apids . .  $ 500.00 
H olland S ta te  B ank. H olland . .  1.800.00 
M rs A nna Veit. G rand  R apids . .  165.00
M rs. H. Ten H ave, H olland ........  18.00
Mrs. H . B. H a rtm a n , Sand L ake  15.00

The Amazon Refineries has been 
organized to m anufacture and sell 
oils, paints, etc., with an authorized 
capital stock of $10,000. of which 
am ount $5,000 has been subscribed 
and $1,000 paid in in cash.

Bottom  Facts From Booming Boyne 
City.

Boyne City, Nov. 11— F. D. T hom p
son, who has conducted a clothing 
sto re  for m any years closed out his 
business here Nov. 1. Mr. Thom pson 
has been one of the progressive m er
chants and has been active in all civic 
m atters and the city will miss his 
help in all public activities.

J. M. H arris has been appointed to 
the Board of T rustees of the T raverse  
City S tate H ospital. Mr. H a rris’s 
long experience as probate judge will 
give him the best possible equipm ent 
ior looking a fte r the welfare of the 
unfortunate.

A year ago to-day this town, along 
with the rest of the world, was elec
trified by the news Of the cessation of 
hostilities in France. U nfortunate ly , 
we thought th at peace had come at 
last, but we have been grievously 
disappointed. The sw ishing curren ts 
of passion, prejudice greed and graft,

hate and revenge se t in m otion by 
four years of unrighteous war, have 
only now begun to  show signs of a 
re tu rn  to sane conditions. Let us 
hope th at ano ther year may see real 
peace come to the people of the dis
trau g h t world. Maxy.

H is Source of Information.
An a tto rney  was exam ining a w it

ness and chanced to ask him about 
the character of the dead m an who 
figured in the case, to  which the wit
ness replied:

"H e was a man w ithout blame, be
loved and respected by all, pure in all 
his thoughts and—”

‘‘How did you learn th a t?” dem and
ed the judge.

"I read it on his tom bstone,” was 
the disconcerting  reply.

7°/<
Six P er C ent F irs t  M ortgages Discounted to  N e t

o such First M ortgages
On High Grade Improved Property

W hy receive only 6% w hen w e w ill place yo u r m oney on the  best g rad e  of
° e v Fna  .-•ft a te ' W It* new  ’?°uses on. in best re s id en tia l d is tr ic ts , a n d  n e t 

collected6 and* g u a ra n te ed  interCSt

m oney? ^  ^  f° r  y0Ur in tereS t
Seven P e r C ent In te re s t and A bsolute  S a fe ty  

C all or W r ite  Us A b out Safe Investm ents'
Bond D e p a rtm e n t

Bankers Land and Investment Corporation
T h e  M illio n  D o lla r H ousing C o rp oration  

143 G risw old  S t ._______________  M ain  2530. D e tro it, M ich .

Fill ou t th is  slip and  we will te ll you all ab o u t 6% m ortg ag es  to  n e t 7% 
G en tlem en :

K indly  te ll me all ab o u t your 6% m o rtg ag es  to  ne t m e 7% in te re s t.
N am e ........................

A ddress

Specials for Spring 1920
That Will Pay You to Inspect

Ladies, Misses and Children’s 
Ready-to-Wear Garments

Our Puritan Line of Silk and Lisle Hosiery 
for Men, Ladies, Misses and Children

Puritan and Truefit Underwear for Men, 
Ladies, Misses and Children 

For Immediate Use
Our Notion Department has many articles that 

will interest careful buyers as specials. We show in 
this office 45 Cabinets of Fancy Pearl White and 
Colored, Fancy Silk and Colored Velvet Buttons, 
which are so hard to secure. Your inspection 
solicited.

Burnham, Stoepel & Co.
48 N . Ionia A ve. Grand Rapids, Michigan


