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f t Thanksgiving Day Ain’t Far Away
Thanksgiving Day 
Ain't far away 

And you jest bet I'm glad 
'Cause ma, she'll make 
Some pies and cake 

And then she'll say to dadj 
"Now go to work 
And find a turk 

Down to the butcher-store 
One nice and fat—
A  turkey that

Will weigh twelve pounds or morel"

Then ma she'll fuss 
And bake and muss 

And I'll jest set and sigh 
Over the fate 
That makes me wait 

For her good pumpkin pie.
There's pears and quince 
And peach and mince 

And cel'ry stalks all white 
And cake and tarts 
And spice that smarts.

Oh gee! it's outer sight!

Thanksgiving day 
Ain't far away 

And when it comes you'll see 
The pies and cakes 
That mother ma.frgg 

Just disappear in me.
It's awful bliss 
To t h i n k  o f  t h i s —

The day we all set down 
And eat, and eat,
And eat, and eat 

That turkey good and brown!

• Lewis Allen.
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GENUINE

Buckwheat Flour
ABSOLUTELY PURE

J. F. Eesley Milling Co.
THE SUNSHINE MILLS

P L A I N W E L L ,  M I C H I G A N

The Red Crown Line
of Top N otchers in 
Ready-to-Serve Pure NCrawiV 
Food Specialties De- 
serves the Considera
tion of Every Retailer.

There are twenty-four fast se llin g  varieties, each one the leader o f  
its kind, the line in general being in strong favor w ith discerning  
food purchasers who value high grade quality at fair prices.

H ere is a list o f the Red Crown favorites:
Virgiaies
Wafer Sliced Beef 
Pork and Beans 
Corned Beef 
Roast Beef 
Roast Mutton

Genuine Deviled Ham 
Hamburger Steak and 

Onions
Corned Beef Hash 
Southern Home Made 

Style Hash

Roasf Pork Cooked Brains
Beef Slew Cooked Lunch Tongues
V'*1 Loi[  , „ Cooked Ox Tongues
Vienna Style Sausage Chili Con Came 
Potted Meat Sliced Bacon
Deviled Meat Tripe

Fried Pork Sausage and Mashed PotatoesFried Pork Chops Mashed Potatoes

Red Crown is th e  ECONOM Y lin e that w ill m aintain your reputa
tion as a quality dealer.

A ll o f  the virtues that m ake for perm anency, for constantly repeat
ing  dem and, for consumer satisfaction, for sanitary safety, for 
genuine, general satisfaction is incorporated in Red Crown R eady- 
to-Serve Pure Food Products.

Acme Packing Company, Chicago, U.S.A
INDEPENDENT PACKERS OF PURE FOOD PRODUCTS

A clear skin usually indicates excellent health 
and vitality.
Boils, pimples, carbuncles indicate impure blood 
and are easily cured by—

Fleischmann’s Yeast
taken daily which also acts as a laxative.
Increase your sales by handing your customers 
a copy of—

Fleischmann’s Compressed Yeast 
and Good Health Booklet.

THE FLEISCHMANN COMPANY
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Sugars

Save Spillage 
Save Overweight 
Save Paper Bags 
Save Twine 
Save Time

The Franklin Sugar Refining Company
PHILADELPHIA

**A  Franklin Cane Sugar for every use”
Granulated, Dainty Lumps, Powdered» 
Confectioners» Brown» Golden Syrup

enow poy
^  Washing m J  Powder

Family Size 24s

Powder Not Hurt the Hands

DEAL 1925

through the jobber—to Retail Grocers
25 boxes @ $5.85— 5 boxes F R E E , N et $4.87
10 boxes @  5.90—2 boxes F R E E , N et 4.91
5 boxes @ 5.95— 1 box FR E E , N et 4.95

2 ^  boxes @  6,00— U, box F R E E , N et 5.00

l0U o f ” o t “ “ 5 b“ ~Thi. inducement i ,  tor NEW ORDERS O N L Y -,nb ject to w it id r .w .l  . i t t o n t  notice. 
T o o n  very  truly,

Lautz Bros. & Co., Buffalo, N. Y.
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MICHIGAN TRADESMAN M cKinley, received his inspiration to M p re se n te d  by the H ayw oods, Gold- 

do m urder from  listening to  th e iS m a n s  and B erkm ans of the land, 
preachm ents of this same Em m a J j  Much of this trouble m ight be 
Goldman. W hy she has been permit-J-* avoided if the S tate D epartm ent at

(U nlike a n y  o th e r  p ap er .)
E ach  Isgue C om plete In Itse lf.

D EV O TED  TO T H E  B E ST  IN T E R E S T S  
O F B U SIN ESS M EN.

Published W eekly by 
T RA DESM AN COM PANY  

G rand Rapids.
E. A. STO W E, E dito r.

S ubscrip tion  P rice .
Tw o do lla rs  p e r y ear, if pa id  s tr ic tly  

in advance.
T hree  d o lla rs  p e r  y ear, if n o t pa id  in  

advance.
C anad ian  subsc rip tions, $3.04 p e r year, 

payab le  in v a riab ly  in advance.
Sam ple copies 5 c en ts  each.
E x tra  copies of c u rre n t issues, 5 cen ts ; 

issues a  m on th  o r m ore old, 10 c en ts ; 
issues  a  y e a r  o r m ore old, 25 c en ts ; issues 
five y e a rs  o r m ore old, $1.

E n te red  a t  th e  Postoffice of G rand 
R ap ids u n d er A ct of M arch  3, 1879.

SH O U L D  REM OVE H IS GLOVE.
T he incom petency of our U nited 

S ta tes G overnm ent as a t p resen t ad
m inistered is becom ing m ore paten t 
every day. T he M exican question has 
become a stench and a m enacing 
farce th a t not only irrita tes, but puts 
the blush of shame upon the cheeks 
of every liberty-loving citizen in the 
land.

Some m onths ago we were sup
posed to be credibly inform ed that 
the D epartm ent of S tate was about 
to deport the notorious anarchist lec
turer. Emm a Goldman, also A lexander 
Berkm an, her follower, than  whom  no 
more outspoken twain of radical so
cialists exist on earth  to-day.

N othing was done. T he Goldman 
woman still rem ains to vex us, still 
flouts all au thority , decency and good 
taste  by continuing her course of an 
archistic  tirades in the face of Uncle 
Sam. the la tte r sitting  silent as if in 
fear of the he-w om an’s vitriolic 
tongue.

W ell, w hat are we going to do 
about it?

T he infam ous liar who sits in the 
chair of sta te  at M exico City has p ro 
pounded the same question. W h at 
are you going to do about it. Sam? 
So far the echo comes trailing  back 
with a faint sn icker—-Nothing! T hat 
sums up the whole th ing  in a n u t
shell. T he U nited S tates has been 
doing no th ing  w orthy  of note to rid 
the country  of its Goldm ans. Berk- 
m ans and H ayw oods. Instead , these 
incendiary speakers are free to  go 
about the country, stirrin g  the hearts 
of the discontented  to  acts of vio
lence—even to  m urder.

W e m ay well p ray  the good Lord 
to  give us ano ther G rover Cleveland 
or a T heodore  Roosevelt, both whom 
possessed a loyalty  and love of coun
try that would brook  no insults from  
either local or foreign foes.

W hy have Em m a Goldm an and 
A lexander Berkm an not been de
ported?

Czolgosch. the assassin of P residen t

ted to  teach anarchy th roughout the 
U nited S tates all these years is som e
th ing  to puzzle the w isest philosopher 
o r statesm an. T h a t bloody ou tburst 
in the S tate of W ashington, in which 
four of our Am erican soldiers were 
shot down in cold blood, had its in
ception from listening to  the anarch is
tic treason spouted from  the lips of 
the  Bill H ayw oods who go about un 
fettered  to  spread the gospel of dam 
nation to  the decent citizenship of 
our land.

Next Sunday W illiam  D. Haywood 
is billed to speak at a m ass m eeting 
in D etro it and he has the consent of 
M ayor Cozzens—pupil and p a rtn e r of 
H enry  F o rd —to hold this m eeting. 
Is not this the man who was tried 
and convicted of some crime for 
which he was adjudged to  serve a 
term  of tw enty  years in the peniten
tiary? If he is the one, how comes 
it th at he is free to  go about the 
country  m aking red preachm ent in the 
halls of our cities and tow ns?

“ R egardless of w hat M ayor Cou- 
zens does. H ayw ood will no t speak in 
D e tro it.’’ T his is the announcem ent 
made by the ad ju tan t of the American 
Legion post, com posing of 6.000 m em 
bers.

Can we blame Am erican doughboys 
for feeling like this? A fter exposing 
their lives to death in battle, and after 
their re tu rn  to  America, w hy should 
it not grind th e ir very  souls to  see 
such cattle  as these given perm it by 
city officials to b lister and blacken 
the nam es of these same pa trio t sol
diers before a crowd of how ling I. 
W . W . anarchists? Can we blame 
them  very much if. under the spur of 
the m om ent, they  take the law into 
their own hands and adm inister ju s
tice to  tra ito rs  in th e ir own way?

V igilantes com m ittees were formed 
in early California days to p rotect 
honest citizens from  the rapacity  of 
thieves and m urderers who w ent u n 
punished a t the  hands of the lawfully 
constitu ted  authorities. M ust such a 
s ta te  of affairs come about in these 
older sta tes in o rder that patriotism  
may be exalted and the  teachings of 
rapine and m urder put down?

T he au thorities are them selves to 
blame for such a condition com ing 
to pass in this free land of ours. 
Freedom  of speech th a t leads to  m ur
der and destruction  of all lawful 
au tho rity  is not such freedom  as is 
guaran teed  by the C onstitu tion  of 
our country. W e. the A m erican peo
ple. dem and th a t the lives and hom es 
of the U nited  S tates be guarded from  
destruction  at the hands of bloody in 
cendiaries roused to  action by the 
hellish spew ings of red radicalism  as

W ashing ton  did its duty along the 
deporting  line and banished forever 
from this land all the socialist and 
trades union agita tors, who are no 
whit be tte r or safer to  have with us 
than the  torch-bearing , m urdering 
Bolshevikas of Russia.

T he M exican situation seems to  be 
no nearer a solution than  ever. The 
S ta te  D epartm ent has so long handled 
these creatures w ith gloves the C ar
ranza governm ent expects no th ing 
harsh  in the future, n o r from  presen t 
indications have they  reason to  think 
differently. T h e  whole M exican pol
icy of this G overnm ent needs rem od
eling. T here  is room  for g reat im
provem ent all down the line. Failing 
to  deport alien anarch ists m ay yet 
resu lt in a general m assacre of the 
innocents, while our soft hand tre a t
m ent of M exico’s shortcom ings fore
bodes som ething very  akin to  a w ar
like ou tburst along  the  whole South
w est bo rder in the near future.

T H ANK SG ÍVIN G .
lh a t  each decade has discovered 

for the A m erican people new reasons 
for g ra titude  is in itself occasion for 
special thanksgiving, for no m atter 
how m any clouds there  may be on 
the individual horizon, and no m atter 
how gloom y the page of h isto ry  may 
have appeared a t given intervals, the 
whole tide of A m erican affairs has 
been in the d irection  of social b e tte r
m ent for all the people.

P ro sp erity  is w ritten  across the 
page for 1919 in large letters, a total 
volume of p rosperity  th a t cannot be 
dim inished by any statistician. T hat 
the inequalities of th a t to ta l volume 
of p rosperity  have increased is p rob 
ably true. But th a t need not prevent 
anyone jo in ing  with the g rea t m ass 
of A m erican people in lifting  up their 
h earts to  P rovidence w ith a pean of 
praise and thanksgiving on this day 
set ap art a fter the custom  of the fa th 
ers of this Nation. F o r it is the g rea t
est good for the g reates t num ber that 
should occasion the g rea tes t N ational 
rejoicing. And th a t g reates t good was 
never w ith us in so g rea t a m easure. 
P lenty  obtains in th is land as in no 
other. H appiness and com fort are 
practically  widespread. T he pinch of 
w ant has been softened, even where 
it still prevails.

Instead  of flattering  ourselves that 
we are individually so well content, 
instead of laying unction to  our self
ish souls out of respect for o u r ow n  
estate, instead of spending so much 
tim e thank ing  providence th a t we are 
individually p rosperous in health  and 
in wealth, let us thank  H eaven that 
of its bounty o thers, too. do feed.

L et us be thankful th a t o th ers  have 
som ething to be thankful for.

T o m ore specifically express our 
gra titude as a people, let us render 
thanks to the guiding hand of our 
destinies th a t the conscience of this 
N ation is quickened, that we are on 
the eve of reform s m ore splendid 
than the h isto ry  of any generation  
has yet to show, th at we are about to 
emerge from  a long period of m ate r
ial development' into a period of e th 
ical evolution, and th a t the time is 
approaching when a m ore equitable 
d istribution of our to tal p rosperity  
will obtain.

T he quickened conscience may dis
turb some T hanksgiving feats to-day, 
the conscience th at has begun to  ask 
"H ow  did you get it?” the conscience 
th a t w ith increasing insistence puts 
the query. "H ave you by dishonorable 
and selfish m eans got some of the 
o th er fellow’s share of this feast?” 
T he leaven of fairness and unselfish
ness is leavening the whole lump. I t 
is com ing with trem endous strides, 
that day when the T hanksg iv ing  feast 
will be an honest one. And this is 
the g reatest th ing  th a t we as a N a
tion have to be thankful for.

W e are w orking out here, a system  
of political and economic ethics. E u
ropean publicists, like Jam es Bryce, 
credit us w ith being imbued with a 
rem arkable spirit of political and eco
nomic fairness, if only we could work 
out the forms. And we are w orking 
them  out. W e have m ade a w onderful 
Nation here, from a m aterial poin t of 
view. Now we will make a still m ore 
w onderful one from the point of view 
of N ational and individual ethics. T his 
past year has advanced us fa rther 
along the line of the square deal than 
any o ther year in the h is to ry  of the 
world. T h ere ’s som ething p re tty  big 
to be thankful for.

R ather than  spend too much time 
congratu la ting  ourselves w ith sm ug 
com olacency upon our individual pos
sessions. let us thank  Providence that 
the level of the whole people is be
ing and will he raised h igher and 
higher. I t  takes courage, and an in
born instinct for fairness. W h eth er 
the board creaks w ith the feature of 
the feast, or w hether it he lean and 
humble, let us express our gratitude 
for th at one priceless possession that 
inspired the poet Henley, w ho said:

T thank w hatever grids th e re be
F a r my im ronquerahle soul.

H errick  it  Bohnet, grocers a t 20S 
N. F ourth  avenue. Ann A rbor renew  
their subscription to  the T radesm an 
and say “T he T radesm an is all right. 
W e like it and find it very useful to 
us. W e are pleased to renew  our 
subscription.”

Goods unseen m ay be asked for. 
but will never sell them selves.
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Proposed Plant of Valley City Milling 
Co.

T he Valley City M illing Co. is plan
ning on erecting  one of the tinest, 
m ost m odern and efficient mills in the 
country. In  fact, initial arrangem ents 
have practically  all been completed, 
and construction  work will be started  
in the spring.

T he new plant will be of concrete, 
steel and glass construction, thorough
ly fireproof th roughout—a daylight 
mill as sanitary and as well lighted 
and ventilated as it is possible to  p ro 
duce. The plant will have a capacity 
of approxim ately 1,600 barrels of 
w heat flour per day, a m aterially 
g reater ou ttu rn  than was obtained 
from  both of the old mills.

T he construction of this new plant 
will be along strictly  efficient lines, 
the  w heat being elevated to an up
per floor and advancecd in the process 
of m anufacture into flour on the way 
down. In  o ther words, the milling 
operation  will begin a t the top and be 
com pleted on the packing floor, 
whence the flour and o ther products 
will be carried into the w arehouse by 
conveyers and stored  for loading out, 
which may be accomplished directly 
from  the w arehouses into trucks or 
cars by a clever arrangem ent of 
chutes and conveyers, thereby elim 
inating all unnecessary handling and 
m aterially  reducing the labor expense 
over the present m ethods.

T he w arehouse will have a storage 
capacity of approxim ately 23.000 bar
rels of flour and 1.000 tons of feed 
and will be of concrete, steel and 
glass construction, same as the mill

building proper, fireproof throughout.
Several large fireproof concrete 

grain storage tanks will be built in 
connection w ith the mill, having a 
storage capacity of from  300,000 to 
330,000 bushels of wheat, thereby pro
viding for every requirem ent of m od
ern m illing and m erchandising.

A m odern first-class kitchen will be 
fully equipped in connection with one 
of the best and m ost complete labo
ra tories in the country, so th at daily 
chemical analysis m ay be made, as 
well as everyday baking tests.

Jo in t sw itching arrangem ents have 
been practically  com pleted w ith the 
railroads which will elim inate all 
sw itching charges, and in this connec
tion at least 2,500 feet of side track 
will be constructed, so that forty  car
loads of grain flour and feed m ay be 
handled daily, with a m inimum of ten 
carloads in process of loading or un
loading at one time, thus insuring the 
best possible service.

The com forts of the employes will 
also be looked after, as it is planned 
to install show er baths, locker room s 
and a gym nasium  in connection with 
the mill. These, w ith a light, airy, 
cheerful lunch room, will be strictly  
in line with m odern thought and prac
tice.

In  its new home, the Valley City 
M illing Com pany will be in a better 
position than ever to  properly  care 
for its ever-increasing business which 
has been, and is being built by pro
gressiveness. m odern m ethods, square 
dealing and high quality goods. Lily 
W hite F lour is recognized as one of 
the very finest family flours made and

has become a household word w her
ever known.

T he com pany and m anagem ent 
have the best wishes of their friends, 
custom ers and the com m unity at large 
in their new undertaking, which, when 
completed, will be a credit to the city 
and State, and provide a still better 
m arket for the farm ers’ wheat, as well 
as a be tte r m arket to  which the public 
m ay come for flour and grain p rod
ucts.

Late Business New s From the Cereal 
City.

Battle Creek. Xo. 24— M em bers of 
Battle Creek Council have taken it 
upon them selves to  try  and increase 
their m em bership to 200. The m anner 
in which this is to be accomplished 
is by ,a contest, the losing side to 
banquet the w inners. T his will be 
some banquet and entertainm ent. T he 
contest will close at our regular Feb
ruary  m eeting. Any salesm an who is 
elegible for m em bership and lives in 
B attle Creek should be prepared  to 
sign an application, because he sure- 
'y  will be approached by one side or 
the other. B attle Creek has some 
salesmen who should be m em bers of 
the order. J. X'. R iste is captain of 
the Blues and I. V. W ilson of the 
Gold. Both captains will have the 
support of all m em bers of our order.

Im m ediate increase in the Advance- 
Rumely plant force, in line w ith the 
expansion as outlined by the presi
dent of the company, has gone into 
immediate effect. E igh ty  m en have 
been added to  the force in the last 
week. F rom  now on until Jan. 1 a 
hundred men a week will be added 
to the payroll.

M ayor Ryan will issue an order the 
first of the week to close stores and 
theaters on Sunday, unless some 
change comes in the coal situation.

I t  is sta ted  th a t in m ost cases the 
Battle Creek factories have a good 
supply of coal. I t  is expected th a t a 
conference w ith their m anagers and 
the m erchants, as well as officials of 
the pow er company, will take place 
prior to  the issuance of the proposed 
o rder and th at at this conference the 
restric tions will be drafted  which are 
to be carried out.

Thieves using autom obiles for get- 
a-awav purposes are  operating  am ong 
farm s in this section. A large hog 
was taken away alive from  the Fred  
W ing  home, near Albion, a few days 
ago.

T he Buick salesroom  and office had 
a ra ther destructive fire Saturday eve
ning. The fire started  in the office 
room s above the show room s which 
have just been newly decorated. No 
m achines were on the floor a t the 
time.

The Boy Scout cam paign is expect
ed to go over the top next week. Sev
eral large contributions have been re 
ceived. T he Nichels & Sbepard Co. 
employes contributed $1,000 and the 
m anagem ent $300. Mrs. J. L. M ont
gom ery, of the Post Tavern, G. L. 
B urt ,of the Bellevue cem ent plant, 
and the Sherm an M anufacturing Co. 
each gave $1,000 tow ard  the $25,000, 
th a t being the sum the Scouts are 
asking for. W . S. Butterfield, of 
Bijou T heater, gave $500.

Some results of the coal strike were 
felt on the Goshen branch of the M. 
C. & Lake Shore Saturday. I t  took 
three hours to coal one engine at E lk 
h art and here is wdiere the crews got 
two days’ w ork in one. I t  took them  
sixteen hours to go from  B attle Creek 
to Goshen and re tu rn . Jack.

W hen you can not look back over 
a year of your business life and see 
wherein you have improved, it is tim e 
for you to consider w hether you have 
reached the top of the ladder.
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Preamble of the Constitution of the United States

form a more perfect union, 
establish justice, 
insure domestic tranquility, 
provide for the common defense, 
promote the general welfare, 
and secure the blessings of liberty 

to ourselves and our posterity,
do ordain and establish this Constitution for the 

United States of America.”
LET US ALL GO TO WORK TO PROMOTE DOMESTIC TRANQUILITY

“ We,
the people 
of the
United States, 
in order to

W o r d e n  Q r o c e r  C o m pa n y
GRAND RAPIDS—KALAMAZOO—LANSING 

THE PROMPT SHIPPERS

I N C R E A S E  YOUR B I S C U I T  P R O F I T S

Advantages o f an

IDEAL SUNSHINE BISCUIT DEPARTMENT
Perfect Display—Clean—Neat—Attractive

A Complete Stock with Smallest Investment
It Creates Interest and Consumer's Demand 

Ask the Sunshine Salesman—He Knows

IO O S E -\y iL E S  ß lSC U IT  (ÒMPANY
Bakers of Sunshine Biscuits 

C H I C A G O
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$ ey f s  OFTHE BUSINESS WORtD

Movement of Merchants.
P ortland—Claude P. P lan t succeeds 

Beebe & Son in the grocery business.
Graafschap—W illiam  Van Yliet suc

ceeds Tien & R utgers Co. in general 
trade.

Lowell—The Cox Grocer}' Co. has 
changed its name to  the Kuhn G ro
cery Co.

M uskegon—A lbert E. H unt suc
ceeds John  Y ander Zyl in the grocery 
business a t 17 Pine street.

Grand Ledge—Frank  Lem m on has 
opened his m eat m arket which has 
been closed for a sho rt time.

Saugatuck—The F ru it G row ers’ 
S tate Bank will increase its capital 
Stock from $50,000 to $100,000.

C harlo tte—A lbert E. M artin will 
engage in the re stau ran t and cigar 
business in the H ildreth  building.

Alm a—Mr. Blackaller, recently  of 
Grand Rapids, succeeds Miss Selma 
Newm an in the re stau ran t and cigar 
business.

A lbion— Carl Bundy has leased the 
rolling mill which has been idle for 
some m onths and will open for busi
ness Dec. 1.

O w osso—The O w osso C o-O pera
tive Co. has opened its grocery store 
in the Dim mick building on W est E x 
change street.

Lowell— H. D. E lder has sold his 
stock of furniture to Y eiter & Co.. 
who will continue the business as a 
branch to  their furn iture and under
taking business.

F rem ont—John Pikaart. form erly 
of the firm of P ikaart Bros., has p u r
chased the in terest of W. W . P e ter
son in the F rem ont Furn itu re  and 
U ndertak ing  Co.

T.udington—H ans C. Nielson, head 
clerk for H. C. H ansen for the past 
tw enty-seven years, has purchased 
the grocery stock of Leo Grundem an, 
taking imm ediate possession.

F lin t—T he H enderson Plum bing & 
H eating  Co. has been incorporated 
with an authorized capital stock of 
$10,000. of which am ount $6,000 has 
been subscribed and paid in in cash.

Ishpem ing—Peter Bouth has sold 
his in te rest in the confectionery stock 
of the C loverland Candy K itchen to 
his partner. George Lafkas. who will 
continue the business under the same 
style.

Coopersville—F o rty  years ago last 
week Charles P. Lillie commenced to 
clerk in Jud R ice’s store. H e re 
mained w ith him  four years and a 
half and then w ent into partnership 
w ith George W atrous. buying him out 
five years later. H e has ever since 
conducted the business himself, with 
the help of his sons the last few years. 
H e is the oldest m erchant in Coop
ersville.

Concord—The Concord C o-O pera
tive Co. has purchased the A. K. 
T ucker g rist and feed mill and will 
continue the business.

Iron  River—The People's Supply 
Co. has sold its stock of general m er
chandise and shoes to L eonard Hep- 
pen, who has taken possession.

Jackson—W. A. Risheill has added 
another store to his chain of g ro 
ceries, the new est addition being lo
cated a t 115 South Jackson street.

Royal Oak— Increase in capitaliza
tion from $25,000 to $50,000 is an
nounced by the F irs t Com mercial 
S tate Bank, jo in tly  with news of a 
new home it is planned to erect by 
next sum m er.

O livet—\ \  . R. M organ has placed 
his stock of hardw are in the hands of 
the Thom pson Sales Co., of Des 
Moines. Iowa, who will close it out 
at special sale. Mr. M organ will re 
move to  Jackson.

L ansing— H edges & Gibson have 
sold their stock of drugs and chem 
icals to T aft & R aycraft, Inc. The 
capital stock of the company is $12.- 
000, all of which has been subscribed 
and paid in in property .

D etro it— Coleman & Meyer, Inc., 
has been organized to deal in auto
mobiles. parts and accesories. with an 
authorized capital stock of $20,000, of 
which am ount $10,000 has been sub
scribed and paid in in cash.

D etro it—T he W est-F ish er B uiw itt 
Co. ha s been incorporated  to  deal in 
tools, machinery, etc., with an a u th o r
ized capital stock of $10,000, all of 
which has been subscribed. $750 paid 
in in cash and $1,500 in property .

Coopersville—M. D urham  has sold 
his grain elevator to the Coopersville 
C o-Operative E levator Co., recently  
organized here. Possession will be 
given Jan. 1. Paul H ahn will con
tinue as m anager of the business.

Sw artz Creek—E. G. Sm ith has re
moved his stock of general m erchan
dise here from Ju d d ’s C orners and 
consolidated it w ith the Davison & 
H ouston stock of general m erchan
dise which he recently  purchased.

D etro it—R. Cook & Co.. Inc., has 
been organized to  conduct a w are
house and storage business, w ith an 
authorized capital stock of $2 ,000, of 
which am ount $1,500 has been sub
scribed and $500 paid in in cash.

H ow e'l—T he B ourm an-R ubert Co. 
has been incorporated  to deal in auto- 
mobiles, auto trucks and accessories, 
with an authorized capital stock of 
$10,000, of which am ount $5,000 has 
been subscribed and paid in in cash.

K alam azoo—The D earborn  Equip
m ent Co. has been incorporated to 
deal in service sta tion  equipm ent, 
with an authorized capital stock of

$50,000, of which am ount $30,000 has 
been subscribed and  $15,000 paid in 
in cash.

D etro it—T he Rom anian-Am erican 
M otor Sales Co. has been organized 
to  deal in autom otive vehicles and 
accessories, w ith an authorized cap
ital stock of $10,000, of which am ount 
$9,000 has been subscribed and paid 
in in cash.

Grand H aven—T he Cook M ercan
tile Co. has sold its stock and store 
fixtures a t the corner of T hird  and 
E lliot streets, to  the stockholders of 
the C o-O perative Association, who 
will continue the business for the 
benefit of its stockholders.

D etro it—T he Independent Associa
tion has been incorporated  to deal in 
general m erchandise and groceries by 
mail, with an authorized capital stock 
of $25,000, of which am ount $12,500 
has been subscribed, $300 paid in in 
cash and $2,000 in property.

D etro it—T he T ecla Co., Inc., has 
been organized to deal in all kinds of 
electrical and m echanical appliances, 
with an authorized  capital stock of 
$350,000, of which am ount $175,000 
has been subscribed, $750 paid in in 
cash and $169,000 in property .

Jackson—A rth u r E. Greene, has 
contracted  a fifteen day reduction sale 
on C astles’ $40,000 stock of ladies 
ready-to-w ear a t York, Pa. Mr. 
Greene will also conduct a fifteen day 
reduction sale for the E m erson Co., 
of W est Point, 111., on its $20,000 
general stock.

B attle Creek — A fter thirty-five 
years of long hours and close appli
cation to his work, Charles P. Baker, 
owner of the Baker D rug  Co., will 
retire. He estim ates th a t in th irty - 
five years he has w orked an average 
of 4.380 hours a year, or a grand to tal 
of 163.300 hours.

Bradley—E dgar S. Allen, dealer in 
general m erchandise, left for Clear
water, Florida, Nov. 22, accompanied 
by his son, K enneth, w here they  ex
pect to  spend the w inter. M rs. Allen 
will join them  after the holidays. 
H ow ard E. T anner will have charge 
of the business during  their absence.

Manufacturing Matters.
C larkston—John Shaughnessy has 

engaged in the  baking business.
Leslie— Claude M inor, baker, has 

sold his business to  W illiam  Feath- 
erly.

H illsdale—Allen A. B orton  has 
bought the bakery  business of Avis 
A. Oberlin.

W ebberville—F ire  destroyed the 
bakery of Charles Croupe, Nov. 23. 
The loss is partially  covered by in
surance.

Jackson—T he Am erican Gear & 
M anufacturing Co. is buiding an ad
dition to  its plants, a t a cost of about 
$180,000.

Mt. Clem ens—T he bakery  conduct
ed by John  F. Gatz & Co. was dam 
aged by fire recently  to the am ount 
of $10,000.

M onroe—T he J. L. Fusner C orpora
tion has been organized to  m anufac
ture and sell sheet m etal and o ther 
specialties, w ith an authorized cap
ital stock of $25,000, of which am ount 
$14,200 has been subscribed and $11,- 
900 paid in in cash.

M ilan— C harles H . and M yron W . 
W ilson have sold their flour and feed 
mills to the D etro it M illing Co., who 
will take possession Dec. 1.

B enton H arbor—T he E. L. B rant 
& Sons Co., Inc., capitalized a t $15,- 
000, will have in operation  next spring 
a m odern canning factory.

M enom inee—T he N orth land  M o
to rs Co. has been incorporated  with 
an authorized  capital stock of $25,000, 
all of which has been subscribed and 
paid in in cash.

M uskegon—M artin Stuit has been 
made treasu re r of the S tandard  M al
leable Iron  W orks of this city, one 
of the  largest w orks of its kind in 
W estern  Michigan.

D etro it—T he G ratio t L um ber & 
Coal Co. has been incorporated  with 
an authorized capital stock of $20,- 
000, all of which has been subscribed 
and paid in in cash.

L ansing—The D etro it Beef Co. 
building is being razed and as soon 
as the site is cleared. Pine & Men- 
necke, D etro it, con tractors, will be
gin the erection of a $50,000 building 
for the concern.

D etro it—T he S tar Tool & Die 
W orks has been incorporated  with 
an authorized capital stock of $15,000, 
of which am ount $7,500 has been sub
scribed, $3,000 paid in in cash and 
$3,000 in property.

Niles—T he H u n te r Co., Inc., is p re
paring  to  build an artificial ice p lant 
w ith a capacity of about twenty-five 
tons a day. T he con tract for the 
tw o-story  brick and concrete p lant 
has been let to  M. D. B aker & Son.

Jackson—T he Nu-Life Auto P ro d 
ucts M anufacturing Co. has been in
corporated w ith an authorized capital 
stock of $5,000, of which am ount $3,- 
000 has been subscribed and paid in. 
$1,000 in cash and $2,000 in property.

V icksburg—T he V icksburg W ood- 
enware M anufacturing  Co. has been 
incorporated w ith an authorized cap
ital stock of $50,000, of which am ount 
$29,350 has been subscribed and paid 
in, $4,350 in cash and $25,000 in p rop
erty .

D etro it—T he Good E nam eling  Cor
poration has been organized to  do a 
general m etal enam eling business, 
w ith an authorized capital stock of 
$10,000, of which am ount $5,300 has 
been subscribed and $1,200 paid in in 
cash.

St. Louis—The Carlson Brick and 
Tile Co. has been organized. I t  is 
capitalized a t $30,000. T he com pany 
contro ls excellent clay deposits. Con
struction  w ork on a p lant has been 
sta rted  under the direction of F . A. 
W heeler.

D etro it—The C ardboard C utting  & 
Supply Co. has been organized to  
m anufacture autom obile wood parts, 
card board panels, etc., w ith an au
thorized capital stock of $20,000, $10,- 
000 of which has been subscribed and 
paid in in cash.

D etro it — H am ilton  C arhartt & 
Company. D e tro it overall m anufac
tu rers, are doubling production  of 
overall m aterial in their m ills at 
Rockhill and C arhartt, S. C., a t an ex
penditure of half a m illion dollars. 
T he cloth m anufactured  in South 
Carolina is m ade into overalls in D e
troit.
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(G RO CERY-« PRODUCE MARKET

The Grocery Market. 
R eta ilers will have a be tte r under

stand ing  of the  tran sp o rta tio n  situa
tion, which is ju s t  as aggravating  
probably  to them  as it is to  the w hole
saler, when it is realized th a t freight 
conditions both from  the E ast anu 
the  W est are bad. W here  norm ally 
it has taken twelve to fourteen days 
to get foods, now the delay is from  
thirty-five to  forty  days. F actories 
e ither are oversold, o r are wray be
hind, which is practically  the same 
thing.

A pparently  some m anufacturers of 
staple goods of some kinds are ex
porting  products, because in the in
stance of one staple, where it was 
custom ary for a wholesale cen ter to 
get a car every week or ten days, now 
a good shipm ent is about ten cases 
for the sam e period. Tobacco is hav
ing export now, it is found, and in 
good quantities. Incidenta lly  it may 
be m entioned th at the postoffice de
partm ent will take shipm ents of cer
tain goods for the C entral Em pires 
up to  two pounds per package. It 
m ight pay dealers to  find from  their 
postm aster w'hat this list of goods is 
and then to  create a sale am ong peo
ple who w ant to send holiday gifts 
to  their friends in th a t d istric t of 
Europe.

Some dealers have reported  th at the 
use of quality and service will not 
offset their inability to get sugar to 
furnish custom ers, while mail o rder 
houses ship in sugar generously.

So far as can be found only one 
large mail o rder house has good sup
plies of sugar and to  th at cost would 
have to  be added the heavy freight 
to  destination  from  Chicago. One 
big house sends a bag of sugar, per
haps, w ith good orders, but ignores 
requests which come with sm all o r
ders. A nother house has restric ted  
the shipm ent of sugar to  the trade as 
carefully as the w holesale houses have 
done to  make the allo tm ent to  go 
around. I t  is no tim e now to  try  to 
sell any one custom er several bags 
of sugar, o r try  to ge t business with 
sugar baits.

Sugar—The legal departm ent of the 
G overnm ent has bungled the sugar 
situation again by p rom ulgating  a new 
price for the staple. Beet sugar re
finers in M ichigan received telegram s 
last week, sta tin g  that, tem porarily, 
they would be perm ited o charge 12c, 
plus N. Y. ra te  of freight, which 
m eans th a t granulated  sugar costs 
the  jobber $12.466 per 100 lbs., f. o. 
b. depot. T he jobber is expected to 
handle the sugar tw ice—from  the de
pot to  his sto re  and from  his store 
to the depot again—and sell it a t 13c. 
T he re ta ile r is expected to  sell g ranu

lated  a t a  profit of lc  per lb., but 
pending detinite instructions from  
w ashington, re ta ile rs generally  arc 
selling g ranulated  a t 15c per lb. in e  
telegram s sen t to  the refiners wrere 
marled "confidential,” but sucfi a tiling 
as trea ting  such com m unications as 
confidential is out of the question, be
cause of the various in terests mvoiv- 
ed. I  he refiners are  w arned th a t they 
m ust not sell sugar to  any but w hole
sale d istributors, which leaves the 
candy m anufacturers and soft drink 
m akers high and dry for the present. 
The trade is throw n into a sta te  ot 
g reat uncertain ty  by Y\ ash ing ton  dis
patches announcing th a t the P resi
dent has revived the war time pow ers 
re la ting  to  the regulation  and distribu- 
tion of essential food com m odities 
th at had been vested in the U nited 
S ta tes f ood A dm inistration , transfer- 
ring them  to the D epartm en t of Ju s 
tice. 1 he ten ta tive  plan w ith re ier- 
ence to the regu lation  of selling prices 
for sugar, as outlined in the dispatch- 
es, appears on the surface to be un
w orkable in practice, in the opinion 
of trade authorities, unless some sim 
ilar a rrangem ent can be made to  con
tro l the cost of raw s a t  the po in t of 
origin, o r on resales. As to resale 
prices, as com ing within the scope of 
G overnm ent control, no difficulty is 
likely to  be presented, but it is po in t
ed out th a t it will be a different m at- 
eer to  lim it the price which the Cuban 
or o ther foreign producers m ay see 
fit to charge for their sugars unless 
the influence of the Cuban govern- 
m ent is b rought to bear upon them. 
But sentim ent in Cuba is said to be 
strenuously  opposed to  fu rther gov
ernm ental interference w ith the law 
of supply and demand. As to  pur- 
chases by beet sugar refiners of Cu
ban or o th er cane raw s to  be refined 
by them  to  assist the A tlantic  and 
Gulf po rt refiners in fu rnishing an 
adequate supply of sugar for dom es- 
tic consum ption and insuperable ob
stacle to  p rocuring  such assistance 
from  them  is held to exist in the fact 
that the equipm ent of beet m ills is 
not adapted to the refining of cane 
sugar. Southern  cane m ills are  adapt- 
ed to  such w ork and are a lready pre
paring  to  convert Cuban raw's into 
■clarified and refined sugars, stimuLat- 
ed by the large profit represen ted  by 
the difference betw een the cost of 
such raw s and the m axim um  price of 
l<c a pound for clarified and 18c for 
plantations, which, under a recent ru l
ing of the U nited S ta tes A tto rney  
General, Louisiana p lan ters feel ju s ti
fied in charging for the washed and 
refined sugar m ade of the Cuban raws 
they have bought and intend to buy. 

T ea—T he m arket has had a ra ther

active week. T here  is still much 
firmness in the m arket, particu larly  in 
Javas and Ceylons, the low est price 
Javas obtainable now, in a large way, 
com m anding around 25 cents. Con
tra ry  to  a g rea t m any p ersons’ know l
edge, there has been quite a lo t of 
cheap tea about the m arket, but it is 
g e tting  disposed of now and the m ar
ket show's a stro n g er undertone. T he 
dem and for tea is very  fair and the 
undertone strong .

Coffee—A break occurred  in the 
future coffee m arket last week. T he 
result was th a t Rio grades declined 
probably lc  per pound. Santos coffee 
did not share in this, as the  b e tte r 
grades of Santos are scarce. Dem and 
for coffee is quiet, as the m arket is 
irregu lar and uncertain  and nobody 
w ants to take a chance on it. The 
cause of the break in coffee was the 
weak new's from  Brazil. M ilds about 
unchanged.

Canned F ru its— Peaches sagged un
til clings could be bought a t 10 per 
cent, under the opening prices and 
freestones at 12^@ 15 per cent, under. 
T he m ovem ent was light. P ears are 
holding steady a t 5 per cent. over. 
W ate r fru its of all kinds are dead dull 
and will likely continue so as long 
as the sugar shortage lasts. P ine
apple is the only active item  in the 
list.

Canned \  egetables— Prices are in
clined to be weak, as there  is a p res
sure to  sell, particu larly  in corn, but 
even a t the decline of corn, which 
m ost holders are w illing to  make, the 
dem and is light. To-day, in corn, 
it is a buyer’s m arket, but neverthe
less the dem and does no t appear to 
be stim ulated. T om atoes, in spite of 
s tro n g  sta tistica l position, are also 
inclined to  be weak, but buyers are 
not in terested . Fancy peas are in 
demand, but are scarce. Som e pack
ers are taking orders for 1920 fancy 
peas and the rep o rt is that buyers 
seem to evince an aston ish ing  am ount 
of in terest. No prices are nam ed as 
yet. buyers placing orders a t the 
opening price, w'hat ever it m ay be. 
T he expectation, however, is th a t 
prices of fancy peas will be higher 
than  they  were th is year.

Canned F ish—H oliday buying of 
the seasonable offerings has cu rta il
ed the general dem and fo r fish and 
left as the principal o u tle t replenish
ing orders. M aine sardines, in place 
of suffering as a resu lt of these con
ditions, have done rem arkably  well 
and have developed a firm tone under 
a la rger volum e of o rders than  were 
booked during  the  early  p a rt of the 
m onth. D uring  the lull in buying at 
that time, stocks became depleted and 
the tendency is now to  replnish them. 
P ackers’ stocks are  not heavy, which 
gives confidence to  d istribu ters. K ey
less oils cannot be had on spo t for 
less than  $4.25. and usually a premium  
is demanded. O th er g rades are co r
respondingly h igher than a fo rtn igh t 
ago. California fish are  firm under a 
steady dem and and ligh t offerings. 
Foreign  sardines are held so high 
th a t their m ovem ent is lim ited. Sal
mon is quiet but show s no weakness. 
Red Alaska is m oving steadily  in a 
small way.

D ried F ru its—A ssociation asso rt

m ents of standard  prunes, w hich a 
while ago were held a t l/ 2c over the 
opening, w orked up to lc , and now 
there is little  to  be had a t th a t p re 
mium. A fraction  over is usually de
m anded on desirable sizes of spot 
goods. T here  are very few, if any, 
large prunes, few' 30s or 40s and prac
tically no 20s. Foreign  orders have 
been a feature all week. T hey  were 
for sm all sizes and for spot, tran s it 
and Coast fruit. Peaches have been 
far sh o rt of the demand. Jobbers 
who usually carry sizable stocks are 
out o r a re  a lm ost down to  bare floors. 
A sh o rt evaporated  production and a 
larger percentage canned is given as 
the reason for the shortage. T he 
sam e th ing  holds true  of apricots. 
P ears are m oderately  offered and 
firm. Raisins are going ou t steadily. 
A rrivals are ligh t and hardly suf
ficient. Apples have show n decided 
im provem ent, due to an increased  do
m estic demand. New packs from  up
s ta te  are com ing in and there  is quite 
an active m ovem ent. T he export sit
uation  rem ains unchanged.

Syrup and M olasses—T he corn 
m arket has advanced during the week 
and- th a t has caused an increased 
firmness in the  glucose m arket. Corn 
syrup is firm and in fair demand, w ith
out change for the week. A s to 
sugar syrup, the dem and for som e
tim e has been in excess of the supply, 
as the supply of sugar syrup is reg 
ulated by the sugar supply. T he sup- 
p.y of m olasses, th a t is, good m o
lasses, is very ligh t and  the price is 
very high. T he week has b rough t no 
change.

N uts—T he T hanksgiving demand 
gave the m arket an active aspect all 
of last week, R eta ilers are laying in 
their holiday stocks and they keep 
the local supplies from  accum ulating. 
A lm onds are m oving much b e tte r than 
a few weeks ago. W alnuts are firm 
because of an active demand. Cali
fornia large nuts com m and a prem ium  
because of their scarcity . Foreigns 
are selling well, as the price differen
tial is in their favor. F ilberts are not 
so weak, but they  are not in the class 
w ith o th er offerings as to  dem and or 
tone. M exican pecans are slow be
cause they are not p roperly  graded. 
Brazil nu ts are in freer supply but 
steady.

Cheese—T he m arket is firm at 
prices rang ing  about the same, w ith a 
light consum ptive dem and and a no r
mal make. T he m arket is in a healthy 
condition on the p resen t basis of quo
tations.

Condensed Milk—T he m arket is 
active and on the up grade, as m an
ufacturers believe th a t the shortage 
of sugar will be reflected in the De
cem ber prices as well as the h igher 
cost of liquid milk a fter D ecem ber 1. 
T he condensory price is $9, bu t re
sales are being made $8.80@8.85, with 
not m uch available a t these figures. 
One dealer reports an o rd er for 5,000 
cases a t $5.75, but he has been un
able so far to get goods to  fill it.

Salt F ish—No change has occurred 
in the fish m arket. Irish  m ackerel 
are still available and a few N o r
way's will be shortly . E v ery th ing  is 
a t very high prices.

mailto:8.80@8.85
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T H E  W RO NG S OF LABOR.

Now Is the Time to Drop All Such 
Nonsense.

Grandville, Nov. 25—To listen to 
some of the diatribes of those who 
seek to  fill their pockets a t the ex
pense of the workingm an, one w orld  
th ink  that labor was ground down 
under the heel of a despotism  worse 
than  th a t of the late Russian Czar. 
I t  is £ shame th at men in free Amer
ica can find it in their hearts to so 
m altreat their country, the freest the 
sun shines on, by asserting  th at labor 
is suffering terrib le w rongs th a t re 
quire little  less than  revolution to 
make right.

M en of sound comm on sense know 
better. H onest m en who labor know 
better, yet there are some, easily in
fluenced, who are stirred  by the dem a
gogic appeals of these leeches on the 
body politic, and these are often led 
into strikes which are uncalled for, 
unjust even to them selves and their 
fellow workers. T hen  a radical ele
m ent gets hold of some of the un 
thinking—the shallow  and the fo r
eign elem ent—rousing them  to acts 
of violence which place them  outside 
the pale of law -abiding citizens.

T he U nited S tates has the m isfor
tune to  harbor m any w orthless char
acters who, under the guise of de
fenders of labor, w ork their way into 
the innerm ost circles and secretly 
poison the minds of contented labor
ers until their im aginations run  away 
with their brains and strikes, slug- 
gings and m urders are the result. If 
all these ag ita to rs could be corraled 
and dum ped into the Gulf of Mexico 
the U nited  S tates would be the gainer 
thereby.

W e had a contented laboring  class 
in th is country before the foreign 
influx of labor unions. In those days 
labor was n o t looked upon as a class 
by them selves as to-day, for the reas
on th a t alm ost everybody labored at

one th ing  o r another. L abor w as hon
ored. The individual m an was look
ed upon in the  light of com m on sense, 
and chance for advancem ent was al
ways open, not shu ttered  in by a 
union th a t m ade of w orkers p a rts of 
a g reat machine. U nionizing m en 
who labor serves to  curtail individual 
indepedence, crush w orthy  am bition 
and carry  the idea th a t once a w ork
ingm an always a workingm an. All 
this is con trary  to  the spirit of A m er
ican institutions, detrim ental to  dem 
ocratic  ideas, wholly foreign to  the 
fundam ental principles of our free 
Governm ent.

T he youth who chopped slabs in a 
m illyard at S8 per m onth  was not a 
fit subject for any labor union since 
he had a m ind to  think, a brain to 
plan, and it was not his idea to  be 
always a chopper of slabs. O ver there 
a little way loomed the g reat lum ber 
mill, throbbing w ith the  crush and 
roar of m achinery, its dozens of saws 
gnaw ing into g reat logs, m incing 
them  into lum ber fo r the w orld 's 
m arket.

The boy often w atched the progress 
of m anufacturing  pine trees into the 
finished product, lumber, noted the 
bosses, also saw the ow ner riding 
about in his carriage, said ow ner ten 
years before coming as a comm on 
w orkm an to the g reat pine woods 
seeking his fortune. “I ’ll some day 
ride in mv carriage and be a man of 
m eans,” secretly  resolved young 
Hans. T en years later he was a mill 
and woods boss, and a t the end of a 
dozen more years one of th a t mill 
company, a rider in carriages, the em
ployer of hundreds of workm en. W hat 
chance would H ans have had as a 
single spoke in a labor union wheel? 
None whatever.

T he sto ry  of this green E uropean 
boy is but a sam ple of hundreds of 
o thers in the h isto ry  of W estern  
Michigan. T ake the whole country  
over and you will find m any an object 
lesson th is—the m ounting  of w ork

ingmen to  higher things, to  the m an
agem ent of g reat business as the ar
chitects of th e ir own fortunes. I t  is 
an a lluring  p icture which invites 
every am bitious young m an in A m er
ica. I t  is a  p icture th a t holds no 
hope for the subject of a w alking 
boss, the m em ber of a labor union 
which is m ore despotically m anaged 
than the veriest tyrannical kingdom  
of old Europe.

L abor is b e tte r paid to-day than  a t 
any time in the h isto ry  of the world. 
T here  is no sense of reason for idle 
m anipulators of labor unions to  p ra te  
of the “w rongs of labor.” T here  are 
no such w rongs and these men who 
so declare know  it very well. L abor 
is honorable. T here are very few 
people in the w orld who do no t labor 
a t w ork fitted for them  to do. W e 
have no m oral rig h t to  speak of the 
"laboring  class” when such a class 
does no t really exist. The man who 
works w ith his hands to-day is bound 
to be the capitalist of to-m orrow . 
T hen w hy slander the m en of the 
shop, the m ines and mills, even on 
our farms, by re ferring  to  them  as 
“ the laboring  class,” exercising one’s 
lungs by continually vociferating  
about the w rongs of labor? I t  is an 
insolent plea, absolutely w ithout foun
dation in fact, a slur and a slander 
upon capital and labor alike.

V ery unfortunate  was it for the 
peace and well being of the w orkers 
when the tentacles of union laboi 
were first fastened upon A m erica’s 
shores. W hen everyth ing in the 
workaday w orld is m oving on a t a 
pleasing pace, along comes the un
scrupulous and crafty  union ag ita to r 
from  outside and s ta rts  in to o rgan
ize the m en who have been contented 
and happy into a labor union. F rom  
th at tim e forw ard look for trouble.

A new spaper man who had exper
ienced some hard  luck bought out a 
small paper in one of our cities and 
went to  w ork to  build up a business 
for himself. I t  seem s th a t he had

not been inform ed th a t the  tow n was 
bossed by the labor unions, and that 
no business was allowed to  flourish 
until it had signed all righ t and title 
to individuality over to  these despots 
of the com posing room.

I t was at the ou tse t a sm all busi
ness. T he publisher hired tw o girls 
as com positors, no t m em bers of any 
union, and set out to publish his 
paper. He was not long perm itted  
to do this unm olested. A com m ittee 
from  the union waited on him, giving 
him to understand  th at no non-union 
com positors were perm itted  to  w ork 
in th at town. O ur new spaper man 
was ra th e r taken aback. H e was not 
a weakling, however, and very polite
ly y e t pointedly show ed his callers 
the door.

T he resu lt was d isastrous to  th at 
publisher’s business. T hrough  the in
famous boycott the publisher was 
driven out of business, his plant sent 
to the bone yard, tw o estim able girls 
throw n out of em ploym ent and one 
establishm ent w hich m ight, had it 
been perm itted  to  continue, have be
come in tim e an em ployer of many 
workm en, u tte rly  destroyed. W here 
was the gain to  these men who a rro 
gated to  them selves the righ t to  dic
tate  to  ano ther the m anner of running 
a business which was wholly his own?

Men who have any sense of righ t 
and justice cannot approve of such 
high-handed proceedings. Did an em 
ployer perpetuate  one-half such m a
licious ty ranny  against his workm en, 
he would be held up to  view as a 
m onster in hum an form  and find him 
self unm ercifully flayed by  the public 
press.

In m any nations of the  old world 
they have w hat is term ed the peasant 
class. In  A m erica no such class ex
ists, no r do we desire any th ing  akin 
to it in this free land w here every 
m an has the  opportun ity  of shaping 
his life as m ay seem to him self best. 
There is a goal which m any seek and 
which has free opportun ity  in this

JUST THINK!
You are paying twice as much for your merchandise as you dra a few years 

ago. Are you giving twice as much attention to leaks?
The largest Mills, Factories, Warehouses, etc., in the country treat the 

Rat Menace as a matter of great importance—Retail Grocers lose a great deal 
more, in proportion, through the depredations of these pernicious pests:

Every Rat infesting your store is costing you from five dollars to fifty 
dollars each year.

Genuine Felix-Girard Rat and Mouse Embalmer
is used by the largest users of Rodent Exterminator in America.

Clears out the pests in one night without danger, inconvenience or 
after-odor.

Packed in one pound cans at $3—Each pound guaranteed to clear 1500 to 
2500 sq. ft. of infested floor space.

Put this in your Want Book Nowr—If your Jobber cannot supply you, 
write to us direct.

The Felix-Girard Company
Minneapolis, Minn.

Sold in Grand Rapids by Tradesman Company.

A few nationally known users of 
Genuine Felix-Gerard Rat 

and Mouse Embalmer

WASHBURN-CROSBY CO. 
RUSSEL-MILLER MILLING CO. 
PILLSBURY FLOUR MILLS CO.
GREAT ATLANTIC &

PACIFIC TEA CO.
F. W. WOOLWORTH CO.
S. S. KRESGE CO.
ARMOUR & CO.
SWIFT & CO.
WILSON & CO.
CHICAGO & N . W. RY. CO. 
CHICAGO & G. W. RY. CO. 
NORTHERN PACIFIC RY. CO. 
NATIONAL CANDY CO. 
HERSHEY CHOCOLATE CO. 
CLIFFORD BROTHERS CO. 
LIVINGSTON SEED CO. 
NORTHRUP-KING & CO. 
ADAMS SEED CO.
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country, but it is not th a t which finds 
its expression th rough  the m outhpiece 
of any trades union under the sun. 
A m an cannot be free and belong to 
one of these organizations which cur
tails his individuality and places it in 
the keeping of an exalted personage 
w th whom  the honest w orkm an has 
not a single th ing  in common.

T he U nited  S ta tes has been the 
asylum  for the oppressed from  all 
over the earth , and up to  recen t years 
it bore out this repu tation  to  the full. 
O f late, however, a new species of 
governm ent has been g rafted  on to 
the old-tim e trad itiona l liberties of 
our country, and m any of our citizens 
are called upon to bind them selves in 
a new allegiance which seems to hold 
them  in a grip of steel, even as against 
the sacred obligations they  owe to  the 
C onstitu tion  and law s of the G reat 
Republic.

I t  is tim e to  drop all this nonsense 
about the w rongs of labor, and to 
sw ear anew  fealty  to the C onstitution 
of our country, stand for our righ ts 
under th a t C onstitution, dem anding 
our righ t to pursue a business in such 
m anner as pleases ourselves, un in
tim idated by the bosses of any labor 
orgnization  w hatsoever. L et this 
country  be hereafte r as free for the 
individual w orker as it is for the heads 
of labor unions w ho a rrogate  to 
them selves pow er to  d ictate business 
as against the in te rests of the ow ners 
thereof. Old Tim er.

Item s From the Cloverland of Mich
igan.

Sault Ste. Marie, Nov. 24—The 
farm ers of Chippewa county were 
not caught napping this year in 
T hanksg iv ing  poultry. T hey were 
righ t there to unload a t the high 
prices and m ore poultry  was bought 
in th is year than  any previous year, 
especially turkeys, which were of 
good quality and m ore than  w hat 
could be consum ed here locally.

T he lum bering  town of T horice will 
be practically  closed for the w inter, 
ow ing to the B arton  L um ber Co. hav
ing closed down for the season, p u t
ting  fo rty  m en out of em ploym ent, 
lh e  com pany had a very  sa tisfactory  
season, the cut exceeding 5,000,000,000 
feet.

The cold wave came along on 
schedule, w hether the coal strike was 
settled  o r not.

T he village of D etour is threatened  
with darkness a fte r D ecem ber 1, the 
E lectric  L ight Co. having served no
tice on the city  council that, unless 
a certain account was paid on o r be
fore th a t date, the service would be 
discontinued. T he citizens are up in

arm s and m ay possibly come to some 
arrangem en t to  continue the service.

An inch of smile is be tte r than  a  
yard  of frown.

Capt. R ichard Ballensinger, who has 
been in charge of the A. H. Eddy 
m eat m arket since his re tu rn  from  
overseas, is contem plating  going into 
business for himself.

Thom as Green, our popular p rose
cuting  a ttorney, folded his ten t and 
joined the m ighty h u n ters’ league a t 
Sugar Island last week. H is many 
friends have deferred buying their 
usual T hanksgiving turkey, hoping to 
receive the nice, juicy venison roast 
which he has prom ised his friends 
upon his return. One is a lm ost sure 
not to be disappointed, as the deet 
are said to be trained on the Islano 
for any em ergency of th is kind. I t 
will simply be a m atter of size.

Lee Seaman, of D etour, m ade a 
business trip  to  the Soo last week, 
laying in supplies for the w inter.

Now th a t the sugar bowl is empty 
you can use it as a place to  hold your 
coal supply.

P e ter Nelson, of Gulliver, has sold 
his logging business in the vicinity 
of W hitefish, where he has purchased 
considerable stum page.

T he Paw ley Business College s tu 
dents m ade quite a h it here last week 
in a mock trial, which was one of the 
cleverest cases put over in years. 
Much credit is due the institu tion  and 
the studen ts for the m anner in which 
they carried  on the trial.

K aiser Geski, who for several years 
has been conducting a g rocery  store 
a t Algonquin, has sold out to Joe 
Samek. Mr. Geski is figuring on m ov
ing to  D etroit. T he p resen t p roprie
to r is a new m an a t the business and 
his m any friends wish him every 
success in his new venture.

D. H. Moloney, one of our leading 
m en’s furnishers, accom panied by his 
wife, left last week to  spend the w in
te r at Dade City, F lorida, where he 
expects to hunt Southern game, thus 
e lim inating any possibilities of a coal 
strike in his N orthern  home.

W illiam  G. T apert.

I t  is all very nice to  read about 
o ther people being successful because 
they  are lucky, but if you try  to  suc
ceed yourself on a luck basis you will 
find th e re ’s no th ing  to it.

Ju s t because a custom er acts as if 
he knew m ore about your business 
than  you do, don’t get excited. Som e
tim es the m an on the side lines sees 
th ings the players miss.

T H E  W A SH  ROOM TRAGEDY.
T hey found him in the wash room  of the Pullm an sleeping car.
Some thought th a t he had fallen and been staggered  by the jar- 
borne fancied he had fainted, and some guessed he’d had a stroke.
B ut the wise ones only chuckled, when at last the victim  spoke: 

was shaving! I was shaving! Oh, I can 't rem em ber more, 
l  was shaving, busy shaving, when I seem ed to  h it the floo r!”

<!arly  in the m orn ing and the train  was pulling in 
W hen the gentlem an decided th a t he’d scrape his cheeks and chin: 
bo, regardless of his neighbor who m ight w ant to wash his face 
H e  proceeded very calm ly to  m ake use of all the space 
a C j "  * ,teI! J,ust w hat haP.P.ened> for the room  was very small 
And a lot of us were waiting, when we heard the s tran g er fall.

On the leather cushions near him stood his open traveling  case 
And his personal possessions occupied each bit of space.
P rom  the hooks his cloth ing  dangled—he’d m onopolized them  all- 
i  here were shaving soap and pow der and som e stuff we couldn’t call— 
Q uite enough to  stock a d rug  store, on the wash stand strew n about, 
W hich is why the wise ones chuckled when they found him flattened out.

No one seem s to  know the story, no one seems to  care to  tell 
W e found him cold and silent in the w ash room  w here he fell 
T here  are some who th ink  he fainted, some who think he had a stroke 
But the wise ones sit and chuckle, and they  trea t it as a joke ’
b o r they  know th a t some one landed, w ith a wallop sw ift and stra igh t 
On the hog w ithin the wash room , who too oft had tem pted  fate. g  ’

Edgar A. Guest.

STOP!
Santa Claus is the TRAFFIC COP 

W ho Knows How to Make 
the SHOPPER STOP!

Big Christmas Trade is as near to 
you as

19 is to 20
THE GREAT HUMAN RIVER OF HOLIDAY SHOPPERS 
WILL SOON FLOW PAST YOUR STORE. YOU CAN  
HAVE AS MUCH OF THIS TRADE AS YOU ARE PRE
PARED TO TAKE CARE OF.

LOOK AT THIS LIST OF

“ Universal”  Christmas Gifts
What you sell of this line w ill make

Xmas Last the Whoie Year Through
Universal Vacuum Bottles, retail fro m .................................$ 2.65
Universal Lunch Kits, retail fr o m ......................................... 4.00
Universal Bread Mixers, retail fro m ..................................... 3.75
Universal Food Choppers, retail from ................................. 2.00
Universal Coffee Percolators, retail from ........................  5.00
Universal Pyrex Casseroles, retail fro m ............................... 6.00
Universal—Genuine Mahogany Cases with 26 Pieces

Silver Knives, Forks and Teaspoons, retail fro m ____ 18.00
Universal Electric Grills, retail from ..................................  J2.00
Universal Electric Coffee Urns, retail from ......................  17.00
Universal Electric Toasters, retail fr o m .............................. 6.50
Universal Electric Irons, retail fr o m .................................... 7.00

The above goods will be advertised to forty million people 
in the popular magazines for farm and town readers.

Trim your windows with “Universal” goods and make your 
store the

Stopping Place for Shoppers
If our catalog is not at hand drop us a postal and it will 

be sent at once. Factory prices from your nearest market.
Come in person, if possible, but send us your mail orders 

if you think you cannot leave. We will handle them with the 
greatest of care from our long experience.

H. Leonard & Sons
GRAND RAPIDS MICH.
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CHECKING FUSSY FADD ISTS.
T here has long been a belief en

tertained  by wise men that the safety 
and  salvation of a dem ocracy lay in 
its power to  deliberate, to m oderate 
d ivergent views, to draw a wide per
spective on a given topic and in the 
end strike a p rudent and sensible con
clusion. In  its application to the food 
trades, th at much discussion has been 
good for the grocer; that, if he was 
really  right, long scrutiny  and much 
debate would prove the fact and il
luminate his vindicaction.

The w ar and the subsequent re 
adjustm ent have gone far to prove 
the correctness of this belief. H av
ing long been the goat, the grocer 
has generally come th rough with a 
clean bill of health and a realization 
am ong wise men ("who are not poli
tic ians’! that the chief offender in the 
high cost of living m ust be sought 
elsewhere. T he food comm issioners, 
who came into the lim e-light knowing 
little  of the grocery trade but prom 
ising much in the w ay of reform , have 
w ith singular unanim ity come to 
frankly declare the accusation of 
profiteering against the  grocer un
founded—with a few g littering  excep
tions, perhaps.

In California the process of sifting 
has happily lighted on a probable 
“lead’’ into real light as to  one great 
cause for the high cost of living. O b
servers have discovered th a t where 
the farm ers have “co-operated.” prices 
have gone up. and the reason has been 
a degree of concerted action by farm 
ers that, in business circles, would 
have sent the offenders to jail as “con
sp ira to rs” and profiteers. And so 
there was held a m eeting to  urge the 
Legislature to  repeal the “exem ption 
of farm ers” from the operation  of the 
C artw right A nti-trust bill. Once, at 
least, the genuine “sore spot" has 
been touched, and the way the farm 
ers and politicians jum ped to the de
fense proved it as no th ing  else could. 
And they em asculated the conference, 
ju st because farm er plus politician are 
a g reater force than the “average citi
zen.” plus the high cost of living.

Still, the incident is illum inating 
and encouraging for people who long 
to  see the dawning of the tru th . I t  
m ay have failed of its fullest effects 
in California, but it indicates that 
gradually  one phase of the tru th  is 
dawning.

T hat this is so is indicated in o ther 
directions. F o r instance, there  is at 
last on in W ashington a form al en
quiry into the w orkings of the Cali
fornia raisin trust, which prom ises to 
be in te resting  as proving w hether it 
is m ore im portant to  lower prices 
than to  fatten  farm ers. O f course, 
there are perfectly  honest men hold
ing partisan opinions on both sides, 
but between those tw o dilemmas lies 
the tru th  somewhere.

The same s tro n g  sentim ent against 
the  exem ption of the laboring  m a n -  
in exactly  the same position as the 
farm er and ju st as much a profiteer 
—is noted in some of the proposed 
railroad legislation. I f  there was op
portunism  in the operations of the 
old-type trusts, which reacted unfairlv 
and undesirably on the consum er, it 
was equally presen t in the collusion

of a m onopoly of labor or food pro
duction o r any specific division of 
either. In the decision, therefore, will 
lie first w hether favoritism  is desir
able under an an ti-tru st law and, sec
ondly, w hether an ti-tru st law's are a 
blessing or a m istake.

So far as the p e tting  of California 
tru sts  is concerned, it is evident also 
th at the protection  grabbers have 
about gone the limit in such things; 
as the effort to add 2 cents tariff p ro 
tection  on beans to shu t out foreign 
com petition. A prom inent California 
politician is quoted as advising his 
constituents th a t it is “undesirable at 
this time to add elem ents of cost on 
food p roducts” when all efforts should 
be m ade to bring  prices down. And 
even the long-tim e policy of “scratch 
my back and I ’ll scratch yours” has 
been broken in upon in California. 
W hen the populace gets aroused 
against the farm ers, the food tru sts  
are likely to  have th ings less their 
own way than in the past. The test 
seems likely as to  ascertain  w'ho owns 
the legislators—the people as consum 
ers or a handful of farm ers and o ther 
special privilege seekers.

A very nice and prom ising “scrap” 
of sim ilar character is in prospect be
tween the two wings of food law pol
icy, in the fate of the Calder bill, 
cham pioned by Senator Calder, of 
New York, and now before a Senate 
comm ittee. I t  represen ts the hopes 
of the liberal end of official food con
tro l and will be a “red rag  to  a bull” 
w ith the radical and hair-splitting 
type of official. A lready it is w arm ing 
up in prom ising fashion and ought to 
concern every friend of practical pure 
food.

T he bill in substance would wrap 
around every piece of food once ship
ped in in te rsta te  comm erce, while in 
its unbroken original package, the 
protection  of Uncle Sam ’s approval 
and certification. I t  would declare 
that if a piece of goods was packed, 
labeled, shipped and sold in in tersta te  
traffic in conform ity writh the N ational 
pure food laws and regulations, no 
sta te  o r city official should so in te r
fere w ith it as to make it am enable to 
state  laws or city  ordinances th at 
were at variance or in conflict with 
the Federal law.

In  practice it would nationalize our 
food standards and a m anufacturer 
whose product was good enough for 
Dr. A lsberg’s scientists could feel safe 
in shipping them  anywhere. B ut it 
would also check fussy faddists of 
m ultitudinous varie ty  from  holding 
up such products a t their several state 
lines to  make them  comply with fo r
ty-eight different notions of sta te  of- 
ficialcs or no end of city  fancies. This 
interference has long been the m anu
facturer’s hoodo and it did not seem 
to p ro tec t the consum er in any ap
preciable degree.

But food officials and politicians 
w ant ju st such pe tty  au thority . If 
one had a hobby about some debatable 
feature of a label or a p roduct or in
gredient—benzoate, saccharine, oleo, 
coloring m atter, size of type on a la 
bel. net w eight and dating  o r any of 
the o ther local prejudices—and it 
would add a few jo ts  and tittles to his 
political aura, he w anted to  play th a t

trum p and fo r personal glory. T he 
m anufacturer and consum er paid the 
price and food com m issioners waxed 
fat and famous. The Calder bill would 
make for sim plicity, econom y and 
practical pro tection  of the consum er; 
for no one has ever charged the Fed
eral law with laxity or inefficiency. It 
would simplify practice and stan 
dardize food laws and every m anufac
tu rer is for it. But since it would 
clip the w ings of a few' ninkum poops 
in sta te  and city food departm ents, 
th a t faction are “ag in  it.” O f course. 
I t  m ight as well be fought out now 
as a t any o ther time.

EIG H T H O U R H YPO C RISY.
The long and acrim onious demand 

of the union labor leaders for an eight 
hour w ork day, on the ground th a t no 
m an should w ork m ore than  eight 
hours per day to  rem ain healthy and 
retain  his streng th , is shown up in its 
true  light in Chicago nowadays, where 
union carpenters refuse to  w ork a t all, 
even a t the new ra te  of $1 per hour, 
unless they are perm itted  to work 
overtim e also a t the ra te  of $2 per 
hour. U nion carpen ters employed on 
the C ontinental and Com m ercial Na
tional Bank building, for instance, are 
draw ing $100 per week for 74 hours 
work, as follow s:

M onday, eight hours a t $1 per hour 
and six hours a t $2, $20.

Tuesday, W ednesday, T hursday  and 
Friday, e igh t hours a t $1 per hour 
and five hours a t $2, $18 per day.

Saturday, eight hours a t $1 per hour.
All of which goes to  show' th at the 

p resen t Federal A dm inistration, in 
forcing the eight hour day on the 
country  in m any trades, has simply 
played into the hands of union labor 
leaders and precipitated a condition 
which enables the  union shirkers and 
slovens to  penalize the em ployers of 
the country  to  the ex ten t of millions 
of dollars per year by refusing  to 
w ork the eight hours established by 
rule unless they  can w ork overtim e 
also.

Those w'ho know anyth ing  about 
the construction  of the soldiers’ en
cam pm ents during  the w ar fully real
ize the infam ous m anner in which the 
G overnm ent was penalized because 
the W ar D epartm ent, on the dem and 
of the exponent of the unions, Secre
ta ry  of L abor W ilson, decreed th at 
only union men should be employed. 
T hose who had no affiliation w ith the 
union found they  could procure union 
cards fo r “$50 and no questions ask
ed.” In  m ost cases these paym ents 
w ent into the hands of the union lead
ers, instead of finding their w'ay into 
the treasuries of the  union. T h o u s
ands of m en displaying union cards 
and d isporting  union bu ttons drew7 
from  $6 to  $16 per day and never tu rn 
ed a hand over to  do an hour’s work. 
T hey  played cards and sm oked c igar
ettes. being careful to  be on hand 
only7 w'hen pay checks were handed 
out.

Any one who touches elbow's with 
a union man at any angle invariably 
gets the w orst of it. T he only safe 
course to pursue is to  make w ork
m anship the sale tes t of em ploym ent 
and accom plishm ent the  sole basis of 
com pensation,, because the m an who

expects to  ge t anyw here w ith union 
employes will find th a t everyth ing w'ill 
cost him from  two to four tim es w hat 
it is w orth, besides g e tting  botch 
w orkm anship and bad treatm ent.

SA FEG UA RDS A G AINST FIR E.
Have you taken every precaution 

to safeguard your store  against fire?
D on’t perm it rubbish to accum ulate 

in basem ents, stairw ays or anyw here 
about the prem ises. Clean property  
seldom  burns.

D on’t burn trash, brush or rubbish 
near buildings, fences or o th er prop
erty, nor perm it children to do so.

D on’t keep ashes in wooden boxes 
or deposit them  against wooden build
ings or partitions. Keep in non-com 
bustible receptacles.

D on’t change electric w iring w ith
out consulting a com petent e lectri
cian.

D on’t hang electric ligh t cords on 
nails.

D on’t fail to  take precautions with 
electric irons and alw ays use with 
signal light.

D on’t fail to place m etal p ro tec
tion under all stoves and pro tect 
woodw ork where stoves or furnaces 
are close to  walls.

D on’t pass stove pipes th rough ceil
ings, roofs or wooden partitions.

D on’t neglect to have all flues 
cleaned, exam ined and repaired at 
least once each year.

D on’t fail to provide screen for 
open fire-places.

D on’t connect gas stoves, heaters 
or hot plates w ith rubber hose.

D on’t use gasoline or benzine to 
cleanse cloth ing  near an open flame, 
light or fire.

D on’t use kerosene, benzine or 
naphtha in lighting fires or to  quick
en a slow fire.

D on’t use liquid polishes near open 
lights. Many such com pounds con
tain volatile inflammable oils.

D on’t thaw  frozen w'ater pipes by 
applying a torch  or flame of any kind. 
W rap pipes loosely w ith cloths and 
pour on hot w ater, or send for a 
plumber.

D on’t allow children to  play with 
m atches. Keep m atches in closed 
m etal box.

D on’t go into closets with lighted 
m atches or candles.

D on’t fail to rem em ber th at there 
is ahvays danger in the discarded 
cigarette  and cigar stub.

T H E  T E ST  OF PATRIO TISM .
T he peace tim e pa trio tism  of some 

M ichigan m ayors should be looked 
into by the Loyal Legion. M ayor 
Ferle (his name indicates th a t he is 
an object of suspicion), of Lansing, 
favors perm itting  Bill H ayw ood and 
Em m a Goldm an to  talk  in Lansing 
under the auspices of the central la
bor union. T he Loyal Legion and 
the comm on council both  put a veto 
on leaders of the I. W . W . speaking 
in the Capitol City and evidently p ro 
pose to  enforce their opposition in a 
m ost positive m anner.

T his is no time to  tem porize w ith 
sedition and disloyalty. E very  one 
who has been identified w ith m urder 
propaganda like H ayw ood and Gold
man should be sum m arily dealt with.
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CH RISTM AS T R E E  FIR E S.
W hen the tim e comes to  get ready 

for the  holidays w ith C hristm as dec
orations, rem em ber the  fire hazard  
and the countless C hristm as tree  fires. 
You fill your store  w ith ex tra  stock, 
increasing the possibility  of loss, be
cause your insurance is not increased 
to m atch  this tem porary  stock en
largem ent. A nd you decorate with 
the m ost inflam mable kind of m a
terials.

T h ink  of w hat a sto re  fire m ay 
mean to you. D ecorate your hom e or 
sto re  C hristm as tree w ith a s tring  
of electric lam ps, not w ith candles. 
If  you should use cotton  for window 
trim s of snow scenes, use asbestos 
fiber instead, pow dered mica to  make 
it sparkle. D on’t tra in  a strin g  of 
electric lam ps around  the window 
where they  will come in con tact with 
inflam mable m aterial.

In  th is connection, rem em ber th at 
fireproofed crepe paper and o th er dec
o ra ting  m aterials are to  be had and 
you can fireproof fabrics yourself by 
dipping them  in suitable solutions. A 
m ixture of three p a rts of borax, two 
and a half pa rts  of epsom salt and 
tw enty  p a rts  w ater m akes a good fire
proofing solu tion  if used as soon as 
prepared. D issolve the borax  and the 
sa lts  in separate portions of the w ater 
and pour to gether when wanted. F ab 
rics m ay be fireproofed by trea tin g  
them  w ith solutions of any of the fol
lowing: alum, am m onium  sulphate or 
phosphate, borax, w ater glass, calcium 
chloride. O f course, none of these 
fireproofing solutions m akes a fabric 
absolu tely  fireproof, bu t it renders the 
goods fire resisting, so they  will en
dure w ithout igniting  during  a short 
application of in tense heat.

F ourteen  years as the m inimum age 
for child w orkers in all countries ex
cept India and Japan, w here the m in
imum is tw elve years, is the recom 
m endation unanim ously adopted by 
the In tern a tio n a l L abor Conference 
at W ashington. A ccording to  the 
labor parag raphs of the Peace T reaty , 
the findings of the Conference m ay be 
e ither embodied in an in ternational 
convention o r m ade the subject of 
separate action by the various Gov
ernm ents. P resum ably  it is the la t
te r procedure th a t will prevail, inas
much as in ternational agreem ent 
brings the ultim ate decision back to 
the G overnm ents under the form  of 
ratification. W hen the problem  comes 
up fo r action in the N ational law 
m aking bodies, w ill it have to face the 
a rgum ent th a t Am erica and E urope 
dare no t extend pro tection  to  children 
under fourteen while Japan and India 
th rea ten  to flood the  w orld with 
goods m anufactured by children of 
twelve? T his ancient fear which holds 
down progressive com m unities to the 
low hum an standard  of backw ard 
com m unities m ust be dismissed. If  
the m ethods of industry  are to  be 
adjusted  to the dem ands of the low 
est efficiency, if W estern  civilization 
is not sufficiently in advance of the 
O rien t to risk a handicap of tw o years 
in its child w orkers, efficiency and 
civilization become em pty words.

If we enjoy our work, every day is 
a holiday.

City Day Specials
Wednesday, December 3rd

n  A to hold our next big "City Day" sale on WEDNES-
UAYt DECEMBER 3rd, and it .behooves every wide-awake merchant to either attend in person
° j u Cvj  repfeSe£tatl7  h.ere to take advantage of the wonderful opportunity to purchase stapk lines and holiday novelties for immediate delivery.

During the past ten days or two weeks our buyers have been busy in the Eastern markets, and 
we are pleased to advise that they were very fortunately able to purchase some high class merchTndise 
tor the Christmas trade which we know will interest you.

Space will not permit our listing all of the lines which will be on sale, but just glance over the
S S i S r o r a  ^ a P?Ices' tilen «»fee UP y°«r mind to come to our salesrooms, WEDNESDAY, DECEMBER 3rd, without fail.

Stock
N°- D escription 

2565 W os, T an  Cordo Lace H. C. Eng. T oe M cK ay
Price
$4- 40

P resen t
M arket

Price
<££: ftft

2484 G. G. Gnn Eng. Lace M cKay
2485 G. G. Mahog. Cf. Eng. Lace M cK . 4 90

4. i 5

2839
2865
2866 
2869

W os. Hav. Br. 9" Lace Im t. T ip  Louis Heel McK 
W os. Hav. Br. Kid 9" Lace Im t. T ip Louis Heel W elt 
W os. Hav. Br. Kid 9" Lace Im t. T ip 13/8 Cub Heel W elt 
W os. Hav. Br. H. C. Lace Louis H eel McK

........... 6.90
..........  6.90

4 05

3.50
7.50 
7.60 
7.85

2885 W os. Blk Kid 9" Lace Im t. T ip Louis H eel W elt ß 902886
2887

W os. Hav. Br. Kid 9" Lace Im t. T ip  Louis Heel W elt 
W os. Br. Goat Lace Im t. Tip Cub Heel 12/8 M cK

........... 7.25
4 05

8.25
2888 W os. Br. Goat H. C. Lace Plain Toe Louis Heel McK ........... 4 05

O» Í O 
5 752889 W os. Blk. Goat H. C. Lace Im t. T ip Louis Heel McK 4 052896 W os. Br. Cab. H. C. Lace Im t. T ip  14/8 Cub H eel McK . . .  . 4 05 I ' l l

2897 W os. Blk. Kid H. C. Lace Louis H eel M cK 4 953565 M isses T an H. C. Cordo Lace Eng. Toe McK 0. ÍO

3566 M isses T an H. C. Cordo Lace B road Toe McK ? ~~
tt.ÖU

3588 M isses Gun Eng. Lace McK
3888 Childs Gun Eng. Bal. M cK 3.60
3965 Childs T an H. C. Cordo Lace B road T oe McK 3 45

3.00
4867 Childs Blk T ro tte r  Kid Lace U nderw edged H eel McK 1 75 2.15

2.15
4868
4917

Childs Blk. T ro tte r  Kid B utton  U nderw edged Heel McK 
Childs Kid B utton  P a t T ip McK ..........  1.75

2665 -Wos. Red Felt F u r and Rib T rim  Lea Sole T urn  Slip 1 55
2.15

(2666 W os. N avy Blue F e lt F u r and Rib T rim  Lea Sole T urn  Slip ..........  1 55 p 002667 W os. W ine Felt F u r and Rib T rim  Lea Sole T urn  Slip ..........  1 552739 W os. Pat. Blu. Oxf. T ip  Cub Heel McK
2740 W os. Gun Blu. Oxf. T ip  Cub H eel McK 4.50
2741 W os. Kid Blu. Oxf. Pin. Toe Y  Louis Heel 4.50
5826 Inf. Blk. B utton T urn  No Heel 4.50
5823 Inf. Vici M ary Tane No Heel 1.25
5824 Inf. Blk. M ary ja n e  No H eel . . . 1.25
5825 Inf. Grey M ary Jane No H eel ........ 1.00
6140 Boys Gun Blu. M cK .......... 1.00

3.50*6141 Bovs Gun Blu. G. W. .
7118 Mens Blk. Choc. Sp. Blu. . 4.00

8433 Mens G. M. W hl. Q tr. Blu. ^  D. S. W elt M unson L ast 5 ?5
3.50 
6.70
6.50
7.80 
8.30
3.50 
3.05
4.80

8730 Mens Blk. Serv. Blu y2 D. S. W elt W ide Toe ..........  4 90
8741 Mens Full Gr. Chrom e Russ Side Bal. G. W . 6 008751
u .s .
u .s .
u .s .

Mens Full Gr. Chrom e Russ Side Bal. G. W . E ng  L ast 
M ens 4 Blk. W alrus G overnm ent inspected. Case lots 
Mens Knee Boots Duck Vp. Gov. inspected 
Mens H ip Boots P a ten t Pressure  Gov. inspected

..........  6.00
........  3.00

o 75
..........  3.60

«  at -thi* UT C W€ wísh to caI1 yoar attention to Nos. 874Í and 875Í, which we will
offer at $6.00 per pair, m dozen lots, on this date only. Think of it! A Full Grain Chrome, Russia 
Side Bal, Goodyear Welt, over a snappy English last, at a price considerably less than it costs to 
manufacture them to-day. These shoes are made in our own factory, under careful supervision, and 
each and every pair that leaves the house carries with it the R. K. L. guarantee of perfect satis- 
action or the shoes can be returned to us. How we can do it on the presnt high leather market is 

a conundrum, but we want you to feel that it is going to be worth your while to come to our 
salesrooms on WEDNESDAY, DECEMBER 3rd, and these two shoes a Z e  I “ ld be tZ e lln c h Z  
,tv>rW ° t^ p w ees  on f«ir-buckle Walrus, patent pressure, U. S. Brand, government in-

k’Nuff"said. Vamp and Mm’S U  S- S°™ ” ment ¿-pected

Rindge, Kalmbach, Logie Co.
10-22 Ionia Avenue, N. W. Grand Rapids, Michigan
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Bring on Your Leather Substitutes.
W ritte n  fo r th e  T radesm an .

The leading editorial of the October 
26th Shoe Retailer is devoted to a re
view of the economic conditions which 
have forced the price of shoes and 
leather up to their present high levels. 
On the subject with which it deals; 
namely, the present status of leather 
prices and the likelihood of a contin
uance of world prices for leather and 
shoes, the editorial as a whole is the 
best balanced statement the writer 
has read. It is discriminating, judic
ial. sane. And in a time like this 
when men with petty passions ingrain
ed prejudices, and monstrous misinfor
mation are ever now and then feeling 
themselves called upon to rush into 
newspaper print and accusing shoe 
manufacturers and retail shoe dealers 
with high crimes and misdemeanors 
in the way of profiteering, it is truly 
refreshing to read a clear, calm, and 
logical discussion of this vexatious 
matter.

The writer uses the term vexatious 
advisedly, for the situation is manifest
ly not to anybody’s liking. Shoe man
ufacturers deplore the fact that they 
are compelled to ask such prices, and 
so do retailers; and the silliest and 
most ridiculous charge under the sun 
is that these men deliberately con
nived to bring on this high price sit
uation in the shoe and leather indus
tries. H. C. L. propaganda and (and 
does) produce certain desirable results. 
For instance it helps people to buy 
food, apparel and other essentials more 
judiciously; it stresses the importance 
of cutting out some of their foolish 
and extravagant dem ands; and indi
cates practical methods of stopping 
leaks in the domestic economy of the 
average hom e: but agitation doesn’t 
affect economic laws that are as fixed 
and inexorable in their working as the 
law of gravitation.

“I t is inherently improbable.” says 
the Retailer editorial, “that the agita
tion against the high cost of living will 
have any permanent effect upon shoes, 
or any other article made of leather. 
Prices have been steadily advancing 
during the past decade or more under 
the compulsion of causes beyond the 
reach of any individual organization, 
or indeed of any governmental reg
ulation. The tanning industry rests 
upon a by-product the supply of which 
cannot be increased by demand or 
price. The number of hides and 
skins which result incidentally from 
the slaughter of animals for food ar
bitrarily determine the quantity of raw 
material for leather. The gradual i r 
resistible upward curve of prices of 
leather merchandise has its cause in 
the diminishing1 per capita consump
tion of beef, and the increasing per 
capita consumption of leather.”

W ith the demand for shoes increas
ing rather than diminishing, not only 
in America but throughout the w orld ; 
and with new uses developing for 
leather at home and abroad—it surely 
does not require a prophet to foresee 
that the leather markets of the world 
are going to be popular marts for 
years to come. And the best of the 
supplies will naturally go to the highest

bidders. Sentiment and patriotism can 
scarcely keep American-made products 
at home where foreign markets out
bid our town; neither shall we be able 
to deflect the currents of raw materials 
for shoes our way unless we are will
ing to pay the best price being offered 
by others. And this means substantial
ly that we are going to have world 
prices in shoe and leather merchandise. 
Labor situations in the different coun
tries of the earth, methods of transpor
tation and distribution, and the like, 
will, of course, make some differences 
in the price of the finished product 
to the ultimate consum er; but the in
evitable tendency will be toward a 
world standardization of prices in 
shoes and in merchandise of all other 
kinds.

Therefore the demand for inexpen
sive footwear can only be met by 
turning to a new source of raw mater
ials; in other words, to the use of 
leather substitutes in the production 
of shoes.

For a period that almost antedates 
the present generation, the possibility 
of the development of a satisfactory 
leather substitute has been a somewhat 
academic question. I t has been dis
cussed pro and con in countless publi
cations devoted to the shoe industry.

Looking in on the debate from an 
unbiased point of view, it looked for 
a while as if the cons had the better 
of the argument on purely logical 
grounds: but judging the matter from 
a practical standpoint and having 
worn fiber soles and rubber heels and 
found them satisfactory from a variety 
of angles, such as economy in cost, 
comfort, looks, wear, hygienic consid
erations and the like like—the writer 
firmly believes the pros have won the 
debate.

Insofar as the foundation of the shoe 
is concerned, sufficient progress has al
ready been made to invalidate some 
of the more arrogant claims for sole 
leather. Sole leather is good (i.e . if 
it is good sole leather), but it is not 
the only good material that may be 
used in the construction of a shoe.

BEING IN CLOSE TOUCH with 
the very important Coal Fields of 
Virginia and West Virginia, we de
sire to receive communications from 
manufacturers of Live Merchandise 
where not actively represented in 
this territory.

GoodykoontzDrugCo.
BLUEFIELD. W . V A . 

Reference—First National Bank.

WM. D. BA TT

F U R S
Hides, Wool and Tallow

28-30 Louis St.
G R A N D  RA PIDS, M ICHIGAN

Specializing in high grade service shoes 

for many years has made possible the 

wonderfully long wearing H. B. HARD 

PAN (Nailed) service shoe line of to-day.

Your out door customer is asking for this 

kind of a shoe to-day. Sell him the 

best—the H. B. HARD PAN service 

shoe.

Herold-Bertsch Shoe Co.
Manufacturers of Serviceable Footwear GRAND RAPIDS, MICH.

When it Storms 
think of

Hood Rubbers
Be ready

Have you our full set 
of Hood Catalogs?
If not, let us know at 
once and they will 
be sent.

Largest Rubber Dealers in Michigan

Grand RapidstShoe &T?ubber(Q
The Michigan People Grand Rapids
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No longer can it be truthfully  stated 
that sole leathers wear longer than any 
other known substance, that it is more 
nearly water proof, and that it is freer 
from other objectionable qualities. The 
m anufacturers of fiber soles have so 
perfected their products as to meet all 
these requirements. ( I  am speaking 
now, to be sure, of the standard 
makes.)

This is a notable achievement. All 
that remains is to  develop now some 
substitute for upper stock that will 
meet all the well-known conditions for 
use in shoes, and the problem will be 
solved. Then the entire industry will 
be revolutionized. I t will be changed 
as fundamentally as i t  was when time— 
and labor-saving machinery was intro
duced in the days of halcyon memory. 
Instead of being limited, as we now are, 
to a by-product in our search for shoe 
materials, we shall need a vast new 
supply of raw material. And immed
iately thereupon the whole question of 
price will be again disturbed. Then 
shoes will be cheaper.

But in the meantime this widespread 
desire for cheaper shoes will undoubt
edly stimulate inventors to renew their 
search for a practical spper stock sub
stitute. In conversation with a young 
man who is interested in this proposi
tion and has devoted a lot of time to re
search work, he assured me that he 
could produce even now a material that 
would wear as well as leather, look as 
well, and prove as satisfactorily gener
ally—only the price at present of such 
a material would be prohibitive. H is 
problem now is to get the same merits 
in some less expensive product.

Cid McKay.

The Magical Power of Turnover.
In discussing the superior econom y 

of business when promoted by advertis
ing, frequency of turnover is often 
mentioned, but its power seldom under
stood.

Turnover is the rate of speed with 
which stock is transferred to the con
sumer ; if the retailer’s turnover is slow, 
m anufacturing must lag and demand 
decrease with payrolls.

The net profit is what remains of the 
difference between cost and selling 
price after deducting all expenses, in
cluding the salary of the proprietor; 
it is much smaller than the public im
agines. But the smaller the net profit 
and the more rapid the turnover, the 
better for all concerned.

The buyer profits by the difference; 
it pays him therefore to buy only ad
vertised goods from a merchant who 
advertises him self freely. T he m anu
facturer profits, because his credits are 
shorter, less of his capital is tied up 
unproductively; therefore it pays him 
to co-operate with the retailer in ad
vertising.

The retailer profits by the fact that 
he carries much less stock in propor
tion to his business; can work on less 
capital, and by taking a small profit 
frequently , he can com pound it and 
use it to build up his capacity  for 
m ore custom ers.

I t  is evident th at 3 per cent, net 
four times a year is better than 12 per 
cent, net once a year. But the rem ark

able powers of compound interest are 
not usually considered.

If a m erchant who sta rted  w ith a 
thousand dollars could turn his stock 
daily, reinvesting and selling, on a net 
m argin of 1 per cent., a t the end of a 
year of three hundred business days he 
would have, no t 300 per cent, gain or 
$400, but 1,876 per cent, o r nearly  
twenty thousand dollars, cash.

A hum ble dollar, a t a 1 per cent, 
daily turnover, would be but $2.00 at 
the end of a hundred days; but at the 
end of the three hundred, it would be 
$11.74; two years’ increase would make 
$222.56; three years’ $4,395; four years 
$86,888 ; five years $1,717,840; six years 
$33,959,200. Before the end of the 
seventh year the daily turnover would 
exhaust the mercantile power of the 
world, so there  is no use in going fu r
ther.

I t  is true that a perfect turnover 
cannot be obtained; the peddler may 
dispose of his stock by personal solicita
tion, but this form of advertising is 
proportionately costly and the market 
limited.

I t is not possible to move stock daily 
in the more staple lines; but the only 
explanation of the vast fortunes built 
up from small beginnings by sales of 
a penny, two. five or ten cents at a time 
is found in just two things; the power 
of tu rnover to increase capital and the 
power of advertising  to  find custo
m ers and by rapid sales release the 
augm ented capital for reinvestm ent.

The great business concerns that have 
built themselves up from humble begin
nings are based upon “quick sales and 
small profits.” By no other means 
could a man turn a few dollars into 
millions in one lifetime.

And the high speed lubricant, that 
makes possible quick turnovers of large 
sums, is in te lligent advertising.

H ire  your own or your wife’s re la
tives to  w ork  in your sto re  if you 
like, but hold them  to the same rules 
th a t are m ade for the re st of the force.

Great Bargains
for

City Day, Dec. 3
For three generations we have been known as the Quality House. 

For this one day we are going to make it mean bar
gains.

Be sure and come. All departments of our institution will 
have wonderful values on display.

This means an opportunity to lay in a supply at prices unheard 
of today.

We plan to see a great number of old friends on that day so 
try and come early that we may better be able to give 
you our time and attention.

Don’t Forget City Day Dec. 3rd

Ifirik'-Kriuse
Shoemakers for three G enerations

Shoes'
TANNERS AND SHOE MANUFACTURERS

Red Crown 
Gasoline for Power

The m odem  motor and improved carburetors have demon
strated beyond question that gasoline made especially for 
motor fuel—as Red Crown is made—will give the most 
power—the m ost speed and the m ost miles per gallon.
Red Crown, like your automobile, is built to specifica
tions and Red Crown specifications have been worked out 
by the m ost eminent petroleum chemists and automobile 
engineers available.

Red Crown contains a continuous chain of boiling point 
fractions, starting at about 95 degrees and continuing to 
above 400 degrees. It contains the correct proportion of 
low boiling point fractions to insure easy starting in any 
temperature—the correct proportion of intermediate boil
ing point fractions to insure smooth acceleration—and the 
correct proportion of high boiling point fractions with 
their predominance of heat units to insure the maximum 
power, miles and speed.

These are the things that make Red Crown the m ost effi
cient gasoline possible to manufacture with present day 
knowledge.

For sale everywhere and by all agents and agencies of

STANDARD OIL COMPANY
(INDIANA)

Chicago U. S. A.
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L and Bank Decision Appealed.
T he Federal court at K ansas City 

in the hearing  on the constitu tionality  
of the land bank bonds tax exem ption 
feature held th a t the exem ption is 
legal. The case has been appealed to 
the suprem e court. The plaintiff who 
holds stock in a com pany proposing 
to invest in such securities ought to 
restrain  it from  such diction. H is 
claim was that the exem ption of taxes 
from  the Federal land bank bonds is 
an injustice in th a t large property  
ow ners by placing their investm ents 
in these b.onds escape income taxes 
which m ust be borne by the public at 
large. T he Goverdm ent pleaded that 
the country  has established the land 
banks for the benefit of the farm er, 
and is com m itted to  the p resent sys
tem  j th at the exem ption of the bonds 
from  taxes makes their sale more 
ready on the m arket and enables the 
G overnm ent to  give a larger service 
to  the public. The case was appealed 
to  the U nited S tates Supreme Court. 
The case was a friendly one brought 
prim arily  as a m ethod of getting  into 
the Suprem e C ourt to  settle the m at
ter. Rills are also pending in Con
gress to repeal the tax exem ption feat-

I I

ure of the law. So we shall soon have, 
a positive decision as to the m atter 
which has b rought a w idespread dis
cussion and some bitterness on both
sides. U nquestionably the exem ption 
of taxes from the land bank bonds, 
both the o rdinary  series and tho=e 
issued by joint land banks, has caused 
some upsetting  in the investm ent field, 
and naturally  it has been held by the 
farm  m ortgage brokers and investors 
th at there is eoual reason that a farm  
m ortgage shou’d be exem pt from  tax 
ation.

W hile the land bank is m aking loans 
rapidly there is to-day little  difference 
in the older settled sections between 
the in terest ra te  paid on these loans 
■and on the usual farm m ortgage. The 
loans m ade by insurance companies 
and m ortgage brokers in Iow a and 
M issouri.ia s , well as in E astern  K an
sas and N ebraska and similar sections 
of the country noted for their well- 
established farm ing industry, are at 
6 per cent., o r even lower in many in
stances. T his is w ithout any com plica
tions or the investing in stock in the 
land banks. T here  is the same am or
tization privilege if desired, and the 
only difficulty now is to obtain enough 
funds for investm ent, owing to the 
utilization of investm ent funds in in
dustrial developm ent in the after-w ar 
period. It seems logical th at the 
sta tes th at are borrow ing so largely 
could wisely exem pt m ortgages from 
taxation  in order to give their home 
people an inducem ent to  invest m

these securities. The local investor 
who does not conceal his m ortgage 
by handling it through a th ird  party  
and then falsify his tax re tu rn  is com
pelled to lose 1 to  2 per cent, in the 
in terest rate in taxes. N ot many local
ities have as high a rate as the la tte r 
figure, but some cities have. W hat is 
needed to-day is encouragem ent to 
buy farm  loans coming from legisla
tive authorities, and if the Govern
m ent d'oes this for one class of realty  
securities it should do it for all. The 
effort of the m ortgage owners to  help 
agriculture is w orthy of praise w heth
er they do it through land bank bonds 
or by direct m ortgage investm ents. 
The reports from brokers is th at the 
farm er has paid far m ore for his crops 
this year than ever, and he will not be 
able to reduce his m ortgage debt as 
much as was fondly expected last 
spring. This calls for increased in
vestm ent. and the sooner the farm 
m ortgage business, both private and 
general, is on a settled basis the be t
te r  it will be for the country. In any 
event it should all be on an equalitv.

C. M. H arger.

H is Ch ef Trouble.
T here is an elevator boy in an office 

building who is am ong a large num ber 
of public servants who •resent needless

One day there entered his car a 
ra th e r fussy old lady, and garrulous 
as well.

“D on’t you ever feel sick going in  
and down in this elevator all day":” 
she asked.

“ Yes m a’am ” said the boy.

“No, m a’am.”
“The motion going up?"
“No. m a’am.”
“ Is the stopping that does it?”
“No. m a’am.”

“Then w hat is it? ”
“A nsw ering such questions as 

yours, ma’am.”

Rent State Bank
Main Office O ttaw a Ave.

Facing Monroe
Grand Rapids, Mich.

Capital . . . .  $500,000 
Surplus and Profits - $700,000

Resources
10 Million Dollars

3 h  P « C e n t  
A

Paid on Certificates of Deposit

The Home for Savings

Credit Development
The development and exten
sion of the credit of any

thoroughly informed on the 
basic conditions of trade, Established 1853

thus eliminating guesswork in their daily operations. 
Most men of this caliber will find much of interest in 
our Monthly Trade Reports.

concern depends upon its 
business m e t h o d s  as 
much as upon its tangi
ble assets. The concern 
with a g o o d  c r e d i t  
standing usually is man
aged by men who are
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The Michigan Trust Co
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“ THE CLOCK CORNER”
PEARL &. OTTAWA

L ike  a sm oothly  ru n n in g  d o c k ;  
a T e s ta to r’s desires, se t in th e  
groove o f  our office sy s tem , be 
come a sep ara te  u n it, its affairs 
unm ixed w ith  a n y o n e ’s e lse— 
and no featu re  can escape proper 
a tte n tio n  a t th e  p roper tim e.

Reliance m ay he p laced  upon th é  
c e rtitu d e  o f our perform ance,

GUARDIAN, EXECUTOR, TRUSTEE UNDER WILL. 
RESOURCES $2,700,000
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Tobacco Men Get Mail Order House.
A nnouncem ent is m ade by the 

W helan-D uke in terests, w hose num 
erous new ventures in the trad ing  field 
have a ttrac ted  wide a tten tion , th at 
they  have obtained for the U nited 
Retail S tores Co. the big mail order 
house of M ontgom ery, W ard  & Co., 
of Chicago, doing a business of ap
proxim ately $100.000,000 annually. 
T his indicates th a t the Retail S tores 
p rom oters have found th at a big con
cern like the M ontgom ery, W ard  Co 
can be utilized very profitably for the 
distribution  of goods, and also as a 
buyer of goods at wholesale th rough 
the medium of the big mail order m a
chinery of the W ard  Company. The 
p resen t stock issue of 300,000 shares 
of the M ontgom ery W ard  Co. is to  be 
increased to 1,000,000 shares of no 
par value and of this am ount S50.000 
shares are to be acquired by the 
W helan-D uke in terests for the U nited 
Retail S tores Co., and 150,000 reserved 
for sale to  the officers, d irectors and 
em ployes of the M ontgom ery, W ard 
Co. I t  is sta ted  th at the U nited R e
tail S tores Co. shareholders will have 
the privilege of buying shares in the 
enlarged com pany at a price which 
will give them  valuable rights.

‘‘R ights” to new stock of som e new 
com pany have been coming rapidly 
in the last six m onths to  shareholders 
in the W helan enterprises, the A m er
ican Tobacco deal. Candy Stores, Re
tail S tores and now the M ontgom erv- 
W ard  proposition in quick succession. 
T he cu rren t inflation and business ac
tivity  have combined to m ake these 
ventures successful thus far but the 
effect of the M ontgom erv-W ard an 
nouncem ent was small, so far as the 
U nited  Retail S tores shares were con
cerned. the m arket having a small ad
vance for a day o r two and then sub
siding. Now th a t the Federal Reserve 
Bank in New Y ork has taken steps 
to  join w ith the G overnm ent in the 
deflation of financing caused by the 
war, it will be m ore difficult for share
holders to  m ake the necessary a r 
rangem ents to  carry the new stocks 
on borrow ed m oney. The W helan- 
Duke in terests have large resources.

however, and are adepts a t devising 
new wrinkles in finance to  carry  their 
plans th rough  and they m ay find a 
way to  distribute the 850,000 shares 
of M ontgom erv-W ard stock and make 
the enlarged com bination a stro n g  
one, but pyram iding in a season when 
the forces of the G overnm ent bank
ing m achinery are w orking for defla
tion will make the task  a hard one.

God Bless Our Dad!
W e happened in a hom e the o ther 

night, and over the parlo r door saw 
the legend worked in le tters of red 
‘‘w hat is home w ithout a m other?” 
Now w hat's the m atte r w ith ‘‘God 
bless cu r dad?” He gets up early, 
lights the fire, boils an egg and wipes 
off the dew of the lawn w ith his boots 
while m any a m other is sleeping.

Dad buys chickens for the Sunday 
dinner, carves them  him self and 
draw s the neck from the ruins after 
everyone else is served. "W h at is 
home w ithout a m other?” Yes, that 
is all rig h t; but “w hat is home w ith
out a father?" Ten chances to  one 
it is a boarding house, fa ther is un
der a slab, and the landlady is a w id
ow. Dad, here 's to you, you've got 
your faults, you m ay have lots of ’em, 
but you’re all right, and we will m iss 
you when you’re gone.

GRAND RAPIDS 
SAVINGS BANK 
F̂AMILY!

33,000 □
□ S a tisfied  

Customers
k n o w  th a t  w e 
s p e c i a l i z e  in  '

0 ’  accommodation 
' a n d  service.

T H E  BANK W HERE YOU FEEL AT HOME

WE WILL APPRECIATE YOUR ACCOUNT 
TRY U S I

Fourth National Bank
United States Depositary
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Certificates of Deposit 
Left One Year
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G R A N D  R A P I D S  N A T I O N A L  C I T Y  B A N K  
C I T Y  T R U S T  & S A V I N G S  B A N K

A S S O C IA T E D

C A M P A U  S Q U A R E
T h e  con ven ien t banks fo r  out of to w n  people. Located  at the very centar of 

th e  c ity . H a n d y  to  th e  s tre e t cars— th e  In te ru rb a n s — the hotels—the shopping 
d is tric t . i

On account o f our location— our large tra n s it  fa c ilit ie s — our safe deposit vaults  
and o u r com plete  service covering  th e  e n tire  field of Danklng, our Institutions must 
be th e  u ltim a te  choice of ou t of to w n  bankers and ind iv idu a ls .

Com b ned C a p ita l and Surp lus ........................... . . $  1,724,300.00
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G R A N D  R A P I D S  N A T I O N A L  C ITY B A N K  
C I T Y  T R U S T  & S A V I N G S  B A N K
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Will Your Estate Slip Through the 
Fingers of Your Heirs?

Or will you, in a business-like manner, create 
a trust fund for them? Of course, if your wife 
and children are trained in business and un
derstand safe investments, well and good.

But if they are not, there’s a great many 
chances that the money you have left them 
will dwindle very fast through unwise han
dling.

Our Trust Department is fully prepared to 
act for you and carefully administer your 
Estate as your Executor or Trustee and do 
it as you would have it done.

liVe invite conferences.

Rrand RapidsTrust Hompahy

O T T A W A  A T  F O U N T A IN  BO TH  PHO NES 4391

WM. H. ANDERSON. President 
J. CLINTO N BISHOP. Cashier

L A V A N T  Z. CAUKIN, Vice President 
ALVA T . EDISON, A ss’t Cashier
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The Sooty Chimney a Cause of Fire.
W h at are the causes of fire? W hat 

possible sources of fire exist in your 
store or home? T here is the chim ney 
and th at is one of the first danger 
points to  be considered.

The greater p roportion  of fires 
from  chim neys are due to  accumula- 
from chim neys are due to ac
cum ulations of soot. Such ac
cum ulations are due to the incom 
plete com bustion of fuel and a neg
lect to  clean the chim ney at least 
twice a year, as it should be cleaned. 
A quick, hot fire of wood, such as you 
sta rt in fall or spring  when not using 
heat all the time, is particularly  like
ly to set the soot on fire. I t  is also 
dangerous to  burn accum ulated pa
pers in stoves, etc., because they are 
likely to s ta rt chimney fires. The 
stove o r furnace is not the place to 
burn garbage. Burn all such waste 
m aterials outside, a t least fifty feet 
from  the building on windy days, and 
always in a suitable wire receptacle 
o r incinerator.

Y our chimney should be kept clean. 
T he chimney sweep has not become 
the institu tion  in our country  th a t he 
is in England and even in Canada, but 
we m ight well adopt such municipal 
ordinances as M ontreal, for instance, 
has, which provide for the cleaning 
of chim neys twice a year by a sweep.

A good way to  clean a chimney flue 
is to low er from  the top an old brick 
w rapped in carpet, sw inging it twice 
around in the flue. A piece of fir 
tree on the end of a rope, weighted, 
will be satisfactory.

Chemicals are som etim es used for 
soot, but they are likely to rem ove the 
m o rta r in places also, m aking the 
cure worse than the disease. The 
burning of zinc scraps on a hot fire 
is said to  have good effects, but at 
best any such plan is uncertain. To 
be sure the chim ney is clean, clean 
it by the sweeping m ethod. Some 
people have tried cleaning their chim 
neys by burning them  out in ten tion
ally. A few of them  got away with 
it. but in m ore cases the fire has got 
away w ith the chimney. T he man 
who tries to clean his chimney by the

burning out m ethod is inviting a visit 
from  the fire departm ent and the in
surance adjuster.

Your chim neys ought to be inspect
ed often enough so you will know 
they are safe. T o find cracks and 
leaks, cover the top of the chim ney 
with a wet piece of old carpeting and 
burn some sm udgy stuff to  create a 
thick smoke. T he smoke will come 
out of the leaks, and leaks th a t will 
let out smoke will also let out sparks 
of fire.

Of course no chimney openings 
should be tem porarily  closed with 
anything but tigh t m etal caps. The 
chim ney should rise three feet above 
a flat roof and tw o feet above the 
ridgepole of a pointed roof and it 
should be rem em bered th a t chimney 
sparks on a shingle roof have sta rted  
many fires. T ile chim neys are not 
safe and your insurance agent will 
probably not allow you to use one if 
he knows it.

If you have a chimney set or built 
upon any wood foundation or b rack
et: if you have a chim ney into which 
any supporting tim bers are set; if 
you have a chim ney going up through 
a "blind-’ attic  where it cannot be in
spected; if you have a chim ney which 
feels hot to the hand when a good fire 
is going, a chim ney w ith flooring and 
jo is ts laid close against it, a chimney 
with less than  tw o courses of bricks 
around the flue (except an outside 
wall), you have a chim ney which is 
not safe. If you can’t make it safe, 
w atch it!

N ext to the chimney is the stove 
pipe th a t goes into it. Be careful of 
the jo in ts in stove pipe and see th at 
the adjoining pieces are set clear to 
ge ther as far as they are  intended to 
go on good pipe (about 4 inches). And 
have the pipe properly  set into the 
chim ney and made tigh t and fast. 
W hen it has been taken out for clean
ing, don 't replace it carelessly.

If a stove pipe m ust pass th rough 
a  floor o r a partition , see th a t it is 
properly  jacketed  with a perforated  
collar w ith plenty of air space, o r set 
in brick and cement. H o t air furnace 
pipes and registers should be six

inches from  w oodw ork and covered 
w ith asbestos. Steam  heating  pipes 
ought not to  come in con tact w ith 
woodw ork or any th ing  inflammable. 
Som etim es in a back corner of a store 
you find a steam  rad ia to r wfith rub
bish throw n in behind it. T his stuff 
m ight be throw n there  thoughtlessly  
in sum m er and not rem oved when 
fires are first sta rted  in the fall.

W atch  your smoke pipes for holes. 
H eating  apparatus and stove pipe de
terio rate  faster when no t in use than 
when in use. and the soot left th rough  
the sum m er in a pipe m ay m ake a 
hole by the tim e autum n comes where 
there  was none in the spring  when the 
heat was tu rned  off. Incredible care
lessness is som etim es evident about 
stove pipes. I have seen a hole in a 
stove pipe patched over w ith a  sheet

SAVE MONEY by insuring in the
Michigan Mercantile Fire 

Insurance Go.
Mich. Trust Bldg. Grand Rapids, Mich.

SIDNEY ELEVATORS
Will reduce handling expense and speed 
up work—will make money for you. Easily 
installed. Plans and instructions sent with 
each elevator. Write stating requirements, 
giving kind machine and size platform 
wanted, as well as height. We will quote 
a money saving price.

Sidney Elevator Vlnfg. Co.. Sidney. Ohio

OFFICE OUTFITTERS
LOOSE LEAF SPECIALISTS

237-239, earl St. (near the bridge) Grand Rapids

S ix P e r C e n t F irs t  M ortgages Discounted to  N e t

7 %  SUCH First M ortgages
"  On High Grade Improved Property

W hy receive only 6% w hen we w ill place yo u r m oney on th e  b e st g rad e  of 
D e tro it re a l e s ta te , w ith  new  houses on. in b e s t re s id en tia l d is tr ic ts , an d  n e t 
you seven  (7) p e r cen t, payab le  sem i-an n u ally , w ith  p rin c ip a l and  in te re s t 
co llected  an d  g u a ra n te ed  by u s?  $100—$500—$1,000 each.

You pav  m ore fo r vou r liv ing  expenses—w hy no t g e t m ore for you r in te re s t 
m oney? JU S T  SE N D  YOUR M ONEY IN.

Seven P e r C e n t In te re s t and A bsolute  S a fe ty  
Call or W r ite  Us A b o u t S a fe  Inves tm en ts  

Bond D e p a rtm e n t

Bankers Land and Investm ent C orporation
T h e  M illio n  D o lla r  H ousing C o rp oration  

143 G risw old  S t. M a in  2530. D e tro it, M ich .

F ill o u t th is  s lip  an d  we w ill te ll you all ab o u t 6% m o rtg ag es  to  n e t 7%. 
G entlem en:

K indly  te ll m e a ll ab o u t you r 6% m o rtg ag es  to  n e t m e 7% in te re s t.
N am e .......................................................................................................... ........................

A ddress ....................................................................................................................

An Investment 
□ Opportunity

THE PETOSKEY PORTLAND CEMENT COMPANY 
is making excellent progress. A  little of the authorized capital 
stock to be sold remains and is now selling at $18.00 per share. 
Stock will be advanced on December 1st to $20.00 per share.

To the investor who is looking for an opportunity to invest 
in a substantial industry, we advise you to investigate this propo
sition at once and satisfy yourself as to its strong merits.

GEORGE M. WEST 
& COMPANY

Investment Bankers

Announce the removal of their 
offices to the tenth floor of the 
Union Trust Building, Detroit, 
Michigan.

Telephone Main 1118

Complete information will be sent immediately upon request.

Petoskey Portland Cement Co.
Petoskey, Mich.

Authorized Capital $1,500,000
All Common Stock. No Bonds. No Preferred Stock. 

No Water. No Debts.

F. A. Sawall Com pany, Inc„
405-6-7 M urray Bldg.,

Grand Rapids, Mich.
G entlem en: W ithou t any obligation on my part, please send 
me all the inform ation you have regarding the Petoskey  P o r t
land Cem ent Co.

Nam e ................................................................................................................

A ddress ..................... ....................................... .....................................

The Michigan Securities Commission does not recommend the purchase of any security and its 
approval must not be construed by investors as an endorsement of the value.
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of paper. Every  one knows the ram 
bling stove pipe in evidence in some 
sto res w here it is no t convenient to 
have the stove near the chimney. 
E very  foot of this pipe should be in
spected frequently . Clean it now and 
then ; every m onth go over it, rapping 
it w ith a stick  or lightly  w ith a ham 
m er to  detect the paper-th in  spots 
which m ay break th rough  a t any time.

O f course you should keep ashes 
in m etal receptacles. Ju s t the o ther 
day I saw the ashes back of a drug 
store, in an annexed shed, sto red  in 
wooden pails! And I have seen ash 
es sto red  in upsta irs room s in a d rug 
sto re  in wooden tubs.

W hen you have a h o t tire in your 
heater some time, try  your hand on 
the nearest w oodw ork above or 
around it. D on’t  take a chance on 
th a t tinder-dry  wood. Some day the 
tire will get h o tte r than  you intended 
and the tinder will ignite. T here  
should be eighteen inches clearance 
all around  the furnace. Special care 
should be used in sta rtin g  up the tirst 
fires of early cold w eather. The first 
cold snaps are always a ttended  w ith 
an increase in the num ber of fire 
alarm s. In  fact all cold snaps bring 
th at condition, because so m any build
ings are heated  w ith conditions th at

You Can’t Keep Some Men Down.
“I ’ve go t the nerve all rig h t,” said 

a boy who was badly beaten in an 
encounter w ith a larger boy. “ Next 
year th is time I 'll lick th a t fellow, 
hands down, you’ll see! I t  is up to  
me to  show him w hat I can do and I 
w ill!”

A wom an who sawr the tight and 
heard  the boy’s explanation  was about 
to give up som ething she had under
taken, was about to play the coward, 
but after th a t she said to  herself, “ I t  
is up to  me to show w hat I can do,” 
and she w ent back to her task and 
won out.

T he m an who is m ade of w inning 
m aterial, no m atte r w hat happens, is 
all the m ore determ ined to  win out. 
H e is no t afraid of defeat, he is not 
afraid of failure. He tu rns these into 
discipline, as valuable experience, he 
m akes a stepping-stone out of a stum 
bling-block. Rebuffs, obstacles, fail
ures, only stim ulate the m an who is 
bound to  win. You can’t discourage 
a m an who is v ictory organized, the 
G ran t type, the L incoln type, the 
M arshall Field or the Schwab type 
of man. Such characters laugh a t de
feat; it only goads them  on to  m ore 
vigorous endeavor, to  m ore determ 
ined effort.

W h a t is M utual Fire Insurance?
It is the principle of self-government of gov
ernment “of the people, by the people and for 
the people” applied to the fire insurance business.
Do you believe in that principle?
Then co-operate with the

Grand Rapids Merchants Mutual 
Fire Insurance Co.

327 Houseman Bldg., Grand Rapids, and save 
25% on your premium. For 10 years we saved 
our members thousands of dollars annually.

We pay our losses in full, and charge no membership fee. Join us.

INSURANCE AT COST
On all kinds of stocks and buildings written 
by us at regular board rates, with a dividend of 
30 per cent, returned to the policy holders.
No membership fee charges.
Insurance that we have in force over $2,500,000

make fire when the heater is run at 
high speed. F o r this reason it is dan
gerous to use a heating  apparatus 
th a t is no t quite adequate to  w arm ing 
the place. I t  has to  be superheated  
to  get enough w arm th. Have a heat
ing p lant ju st a little  b igger than 
you need.

T he use of gas stoves or oil stoves 
is a ttended  w ith special risks. Gas 
heaters som etim es are connected w ith 
the gas supply by rubber hose. T hrow  
th is ou t and use gas pipe. See th a t 
your gas burners tu rn  off tight. Fill 
kerosene stoves (and lam ps, of 
course) by daylight, and never when 
lit. H an g  no cloths o r rags or any
th ing  inflam mable near such a stove. 
D on’t hang  up cloths to  dry close to 
any stove and don’t leave them  on 
steam  pipes.

A lways have suitable m etal pro
tection  under your stoves, and back 
of them  if w ithin tw enty-four inches 
of woodwork.

W hen it looks as if som e o ther 
fellow has go t rich quick, m ake up 
your m ind you do no t see all the ins 
and outs of the situation.

If his factory  should burn to-day, 
uninsured, if everyth ing m aterial he 
possessed in the world, including his 
hom e and business p roperty , was 
sw ept away by some terrib le  calam 
ity, some fearful catastrophe, C harles 
M. Schwab would s ta rt out to -m o r
row  m orning w ith ju s t as m uch de
term ination  to  win out as ever before. 
You could no t keep him down.

A m an who is no t enam ored of his 
job, who lacks th at resolute, de
term ined purpose which knows no 
defeat, recognizes no failure, is never 
a success. T he m an who is victory 
organized will get up m ore de
term ined than  ever a fter he is knock
ed down. T he harder the fall the 
g rea ter the rebound. You can’t keep 
such a m an down, you can 't d iscour
age him any m ore than  you could 
have discouraged a Napoleon, for his 
personality , his character, will rem ain 
although his home, his p roperty , and 
every m aterial th ing  he possessed be 
sw ept away.

A hard  job is som etim es m ade soft 
by doing it cheerfully.

Papers of A ll Kinds
For Wrapping Purposes

Before placing your next order, 
write us for prices.

T h e  D u d ley  P a p e r C om pany
Lansing, Michigan

OUR MOTTO— Prompt Shipments— Quality Stock.

MICHIGAN SHOE DEALERS MUTUAL 
FIRE INSURANCE COMPANY 

FREMONT, MICH.
One of the Strongest Companies in the State

C. N . BRISTO L, Manager A . T . M O N SO N, Secretary

Bristol Insurance Agency
“ T h e  A g en cy  o f Personal S erv ice”

Inspectors and State Agents for Mutual Companies

Savings to Policy Holders
O n General M ercantile Lines 25 to  35 Per Cent. 

Hardware, Im plem ent and Garage L ines 40 to  55 Per Cent.

F R E M O N T ,  M I C H I G A N

Fire Insurance that Really Insures
T h e  first consideration in buying your fire insurance is SA FE T Y . 

Y ou w an t your protection from  a com pany w h ich  really protects you , 
not from  a com pany w h ich  can be w iped out o f ex isten ce  by heavy  
losses, as som e com panies have been.

Our Com pany is so  organized that it C A N  N O T  k>se heavily  in 
any one fire. Its invariable poUcy is to  accept on ly  a Umited am ount o f  
insurance on  any on e  building, in any one block in any one tow n .

Our Com pany divides its profits equaUy w ith  its policy  holders, 
thus reducing your premiums about one-third under the regular old line  
charge for fire insurance.

MICHIGAN BANKERS AND MERCHANTS’ 
MUTUAL FIRE INSURANCE CO.

Wm. N. Senf, Secretary FREMONT, MICHIGAN
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W hy Not a Living Tree This Year? 
W ritte n  fo r th e  T radesm an .

I t  has always seemed to  me a sad 
sight—a C hristm as tree. dead, cast 
off and lying out in the back yard, 
after all the happiness th a t has sur
rounded it. I t  took so long to make 
it; even a very small C hristm as tree 
is a t least five years old. T he one 
vou had in your house last year may 
have been tw en ty  years old. Every 
one of the hundreds of thousands of 
little  balsam s and o ther firs th a t serve 
this joyous purpose each year in this 
country, to say no th ing  of other 
lands, has been cut down at the root 
and never again will go on to  deck 
the m ountainside w ith fo rest beauty. 
Bare hillsides all over the country 
a ttest the thoughtless devastatation 
for one day’s festivity.

W e are only ju st beginning in 
Am erica to realize the im portance of 
our trees: we desolate our m ountain
sides in our mad and suicidal rush 
to  tu rn  our resources into money. I 
have no doubt th a t droughts and 
floods all over the land have been 

. aggravated by this one thing of cut- 
: ting  down the little conifers to  serve 

a m om entary  purpose a t Christm as 
time.

The use of trees and o ther greens 
for this festival comes down to us 
from a great antiquity. L ong before 
the b irth  of C hrist the peoples of 
northern  Europe, especially the G er
m ans and Scandinavians, used the 
holly tree, or “holy tree ,” and o ther 
kinds of evergreen, for decorations in 
connection w ith a festival held in the 
la tte r p a rt of Decem ber. T he great 
feast of Saturn in the M editerranean 
countries was held in Decem ber, and 
the people decorated the tem ples with 
such green things as they  could find. 
Some have held th a t the custom  of 
lighting  the trees w ith candles was 
originally intended to  typify the tu rn 
ing of the sun back after the w inter 
solstice, touching the tips of the ever
green boughs w ith prom ise of the 
life-restoring  spring.

H ow ever that may be, there  is no 
m eaning of Christm as, ancient or 
m odern, th at gains anything from the 
thoughtless sacrifice of a living tree. 
From  any point of view it is a waste, 
and a far b e tte r lesson for the chil
dren m ight be gained by the simple 
alternative of using a tree that is 
alive, m aking it by this festival as it 
were a m em ber of the family, and 
continuing its life and usefulness 
thereafte r: a constructive ra ther than 
a destructive thing, in connection with 
the celebration of the b irth  of Him 
who came to  give life, to give ’.t 
“m ore abundantly .” I am speaking 
of it now, long enough in advance

so th a t you can think about it, and 
think especially of how much m ore 
you can give of m eaning to  the festi
val, for the benefit of your own fam 
ily, and who knows to  how many 
m ore in the long years to come.

T here came into my hands the  other 
day a charm ing circular, of a "fo r
estry  com pany” in Boston, under the 
caption “ Living E vergreens.” The 
little  girl who looked over it w ith me 
was delighted with the pictures of 
the little  evergreens, and when she 
cried, “Oh, see all the little  Christm as 
trees!” there  popped into my head 
the idea th a t I am try in g  to give you 
now:

“W hy not use living trees for 
C hristm as?”

Pines, junipers, a rbor vitae, blue, 
white and N orw ay spruce and pines 
they were, of various sizes, in pots 
and tubs, and w ith balls of earth  
around their roots, and they  can be 
shipped to all parts of the country, 
for use indoors or to  be set out of 
doors.

A very good-sized tree  can be ship
ped by express, planted in a tub. used 
as a family C hristm as tree, and then, 
a fte r suitable care during the win
ter, be set out perm anently  to  con
tinue its beneficent work. How much 
m ore the trees on your grounds 
would mean to  you and your family 
if every one of a group of evergreens 
represented  a happy C hristm as! And 
even if you live in a rented  house 
in the city, you can keep the C hrist
mas tree alive all w inter and then 
arrange w ith the Park  Com missioner 
to set it out in the spring  in one of 
the parks, where, as the years go on, 
it can be enjoyed by m any others.

T h at is a fine custom, under way 
all over this country  and  in parts of 
E urope now, of planting  “m em orial 
trees” to  perpetuate  the m em ory of 
men who died in the war. I t  is giv
ing to  young and old a sense of per
sonal in te rest in particular trees— 
alm ost of personality  in each of them. 
Well, in the old, old time there was. 
and in some parts of the world there 
still survives, a  veritable w orship of 
trees. A risto tle  and P lu tarch  thought 
th at trees had perceptions, passions 
and reason; there is an ancient story 
(the "T ale of the Two B ro thers”), 
ex tant in E gypt not less than  3,000 
years ago, in which a m an leaves his 
heart in the top of an acacia b los
som. and falls dead when the tree is 
cut down. Still persists in various 
parts of the world the custom  of as
sociating the life of a new -born child 
with th a t of a newly p lanted tree, and 
very w idespread are custom s con
nected w ith the p lanting  of new trees 
and the idea th a t personal welfare is

Domino Golden Syrup
DOMINO Golden Syrup is a de

licious golden-hued syrup with a 
pure cane flavor and bears the stamp 
of DOMINO quality. It sells in all 
the four seasons because it is just as 
delicious on fruits and ice cream as 
on griddle cakes and waffles.

In sanitary cans—18 oz. and 25 oz.

American Sugar Refining Company
“ Sweeten it with Domino**

Granulated, Tablet, Powdered, Confectioners, Brown, 
Golden Syrup.

Diamond
(KÌSTAl

X Ìie.SaÙ ' 
tfadSs q££sa&r.

DIAMOND CRYSTAL SALT CO., 
ST.CLAIR, MICHIGAN.
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bound up in some m ystic way w ith 
th a t of the g row ing tree. You will 
find, if you take the pains to  look 
for it, an abundant lite ra tu re  on this 
subject, full of in te res t and perhaps 
astonishm ent. You m ight s ta r t by 
reading in the “ Encyclopedia B ritan 
nica,” the article on “T ree -W o rsh ip .’ 

Anyw ay, regardless of any peculiar 
ideas and superstitions which are or 
have been prevalent am ong men, the 
fact rem ains th a t any contribution  to 
the thought of people of our day and 
country, especially children, tending 
to  increase their realization  of the 
im portance of conserving fo rest life, 
is of g reat value to  this and succeed
ing generations. T he suggestion th a t 
th is year in your own hom e you use 
as a C hristm as tree  a little  conifer 
alive to  add its “personality” to  your 
family happiness a t the C hrist-festi
val, and then  to  go on living and giv
ing pleasure and benefit to folks in the 
years to  come, is perfectly  practical, 
and along lines of the best though t 
and public spirit of our day.

I t  is none too soon to  th ink  about 
and plan for it. Prudence Bradish.

[C opyrighted, 1919.]

W hen Progress W ill Lag on Leaden 
Legs.

I t  is tim e for som e one to  say a 
kind w ord abou t the knocker, for the 
knocker is knocked m ore than  any 
o ther gen t there  is. Call a m an a 
knocker and th a t se ttles it—he is 
anathem a and even worse. R ecently  
som ebody sent me the following, the 
inference not being exactly  plain, for 
m aybe it was m eant to apply to  me, 
and I hope it w as:

Some one has said th a t when the 
C reator had made all good things, 
there  rem ained some dirty  w ork to 
do. So He m ade the beasts and rep- 
ti es and poisonous insects, and when 
He had finished He had some scraps 
th a t were to bad to put into the ra t
tlesnake, the scorpion and the skunk. 
So He put all these together, covered 
it w ith suspicion, w rapped it with 
jealousy, m arked it w ith a yellow 
streak  and called it a knocker.

T he m an who w rote this, if his 
a rgum ent holds good, is a d irect son 
of Old Man K nocker himself, for in 
an exhibition of knocking he strikes 
12 .

H ere are the facts in the case: 
Every  man in the w orld who has 
graven his name deep in the granite  
of T im e was a knocker. E very  m an 
whom  the world calls “Savior” knock-

ed him self in to  im m ortality . C hrist 
knocked against hypocrisy and p re 
tense until they  crucified H im , and 
thus lifted H is m essage up until it 
became the g reat religion of civiliza
tion. T he signers of the D eclaration 
of Independence knocked against the 
ty ranny  of England, and George 
W ashing ton  knocked until the  stuf
fing was knocked out of old K ing 
George. A braham  Lincoln knocked 
against slavery, along  w ith John 
Brown, H enry  W ard  Beecher, W en- 
dall Phillips and Garrison. Dickens 
knocked against the abuses of his 
country, and he did an effective job. 
T olstoy  was a knocker, as w ere Tom  
Paine, V oltaire, Jean  Jacques Rosseau. 
T hom as Jefferson, Patrick  H en ry  and 
Israel Putnam . R oosevelt was as con
spicuous a knocker as we have seen 
in recent tim es. W ilson knocks every
th ing  th a t does not originate in the 
D em ocratic party  and L odge is equal
ly certain  th a t the D em ocratic  party  
has precious little  claim to recogni
tion and consideration.

K nocking is m ore of a virtue than 
a vice. T here  are m ore good knock
ers than  bad knockers. If  there  is 
any finer w ork than knocking against 
hypocrisy, pretense, cant, slavery, 
hate, malice, cupidity, greed, envy, 
spite, jealousy, fear, superstition, I do 
not know  w hat it can be. O ur real 
friends are those w ho knock us by 
telling the real tru th  about ourselves. 
E very  step upw ard th a t the w orld has 
taken has been the result of a refo rm 
er’s knocks. Genius itself is the knock 
carried out w ith exceeding fineness 
and infinite pains. T he knocker is 
one who tells the tru th  and puts the 
kibosh on prevalent abuses. So long 
as nobody knocked there  were 
w hat are know n as the D ark 
Ages, and as soon as the knock
ing began, civilization sta rted  on 
its way up. Socrates, Copernicus, 
Galileo, Seneca, M arcus Aurelius, 
Py thgoras, Confucius, Moses. A bra
ham, Isaac, Jacob, John  the Baptist, 
John  Knox, John  W esley, M artin  
L u ther—knockers all and knockers 
glorious! The knocker of to-day is in 
good company. W hen knocking ceas
es, P ro g ress will lag on leaden legs. 
L ong live the knocker!

F ran k  Stowell.

i t  is b e tte r to  w atch bubbles than  
to put your finger in to  learn if the 
pot boils.

A  S T O C K  OF

W1HG0LD
" w  FLOUR
will assure you a Quick Turn
over and a Better Profit, be
cause of Satisfied Customers.

-------- a s k  u s --------

W o r d e n  P .r o c e r  C o m p a n y  
Distributors

Grand Rapids Kalamazoo

NOT BY GAIN, 
BUT BY SERVICE

Everywhere in life, the true question is 
not what we gain, but what we do.—Carlyle.

The value of an institution to the community, 
like that of a man to the generation in which he 
lives, is measured by service rendered—not by 

gains accumulated*

Judged by this standard, the NATIONAL  
GROCER COMPANY has fully earned the po
sition of pre-eminence universally accorded to it 
by the food buying public of Michigan*

The service received by every patron of this 
institution is so ideally thorough, so considerate 
in every detail, so manifestly superior, that the 
name NATIONAL GROCER COMPANY nat
urally comes first to mind whenever the services 

of a wholesale grocer are required.

Moreover, quality for quality, NATIONAL  
GROCER COMPANY service is lowest priced 

—always.

NATIONAL GROCER 
COMPANY

Grand Rapids 
Lansing 
Cadillac 
Traverse City
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Prices of W ool and W oolens.
Both puuhc and private sales oi 

wool continue to show price streng th  
here  and in ail oi tne lo ie ign  marnecs. 
i t  is notew orthy, aiso, m at tne ineu- 
lum grades which were neglected ior 
a time when the liner m erinos were 
m ostly sought are now beginning to 
have a m arxed demand, in  conse
quence, tnese varieties are com m and
ing  h igher prices, i t  is still declared 
th at prices ol wool in general a ie  
cheaper in this country than  in any 
other, and th is accounts lo r tne large 
business done by dealers in Boston 
and elsewhere. D om estic wool grow 
ers seem to have go tten  over their 
tear th a t im ports of foreign wool 
were calculated to  reduce the price 
of the home product, and they are not 
likely to show strenuous opposition 
to  fu rther im ports. O ne considera
tion th at may move them  is the fact 
th at the only shipm ents to  come from 
G reat B ritain  are  those of m erinos, 
since those of crossbeds are to be 
stopped as not being a paying propo
sition. T he lirst of the shipm ents of 
A ustralian  wool to be placed on sale 
a t auction here is expected to  arrive 
about Dec. 10. I t  will consist of 12,- 
080 bales, m ostly of m erinos. Be
tw een 12,000 to  13,000 bales of c ross
beds have already arrived. I t  will 
probably be about the middle of Ja n 
uary before the wool can be offered 
for sale. T he G overnm ent sales oi 
wool a t auction will be resum ed at 
B oston on Dec. 9. The goods m arket 
is in an  expectan t state. Deliveries 
fo r spring, under the a llo tm ent sys
tem , are com ing fairly regularly . No 
announcem ent has been m ade of any 
form al opening of the next heavy
w eight season, and, in m ost quarters, 
this is not expected. T here  is as yet 
no disposition to  force things, nor is 
there  iikely to be until a b e tte r line 
can be obtained on this season’s sales. 
W orsteds, especially fine serges, are 
said to be m ost favorably regarded. 
In  dress goods, serges and tricotines 
have the  call.

Course of Cotton and Cotton Goods.
If any conclusion cacn be drawn 

from the recent ra th e r violent changes 
in cotton  quotations it is th a t the  ten 
dency tow ard  h igher levels has been 
d istinctly  checked and th a t the gen
eral trend is likely to  be downw ard. 
But the fluctuations in price are apt 
to  continue betw een wide m argins be

cause prices are on an artificial basis 
due to  the hoard ing  of co tton  and 
the m aneuvers of speculation. H ow  
far the hoarding will continue is a 
question. L ittle  com fort is offered 
those who proposed w ithdraw ing 2.- 
000,000 bales from  the m arket so as 
to  uphold or increase prices. I t  is 
certain  th a t the p roject will no t com 
m and the bank support which its p ro 
posers expected to  get. G overnor 
H ard ing  of the Federal Reserve Board 
announced during  the last week that 
the funds of the R eserve banks should 
not be used to  help the hoarding of 
com m odities. The gradual and o rd er
ly m arketing  of crops, he said, was 
the proper policy to  encourage. So 
far as concerns exports of cotton, cir
cum stances are not as favorable as 
they  were for increasing  them , the 
main obstacles being financial, grow 
ing out of the exchange situation and 
the higher rates of bank discounts on 
both sides of the A tlantic. T he goods 
m arket has shown some m arked w eak
ness in p rin tc lo ths and certain o ther 
constructions and m ore of a disposi
tion to confine sales to  quick deliver
ies. But there  is much activity  in fine 
goods and specialties. K nit goods 
are in a class by them selves, the de
m and being keen and buyers seem ing 
willing to  take deliveries much in ad
vance of the usual period . T h is is 
the case despite the increase in prices 
made.

Knitting Needles Needed.

T he M achine Needles and P arts  
Com m ittee of the N ational A ssocia
tion of Sw eater and K nitted Textile 
M anufacturers, of which I. G. S trauss 
is Chairm an, is endeavoring to obtain 
an adequate production of these a rti
cles in this country. T he com m ittee 
is also investigating  the shortage of 
them  in various parts of the country, 
and will a ttem pt to  provide for con
ditions th a t m ay arise in the  near 
future.

A t the p resen t tim e there  is a 
scarcity  of machine needles in this 
country, and m anufacturers who are 
sho rt of them  are advised to  get in 
touch with the Secretary  of the  A sso
ciation, sta tin g  their particu lar needs, 
o r w ith Mr. Strauss. T he com m ittee 
is considering the question of having 
a census taken of the needles used 
and required in the  dom estic trade, 
so th a t adequate provision m ay be

Don’t Overlook
Spring Hosiery

“Level up” your stock for SPRING trade. 
Inspect Our Line of Silk and Lisle Hosiery 
for Men and Women; Misses and Children. 
Wonderful Assortment of Kiddies’ Top 
Socks. Season’s Late; so Get Busy!

Nobby Styles and Beautiful Colorings in 
Christmas TIES. The SMART Kind that 
Suit the MEN. Liberal Assortment.

TRU-FIT and PURITAN Underwear for 
MEN and WOMEN for Immediate Use.

Burnham, Stoepel & Co.
Wholesale Dry Goods ]

D E T R O I T ,  M I C H I G A N

SWEATERS
Vassar salesmen will take on the 
road the first of the year what we 
consider the best sample line ever 
assembled in Michigan.

13 BIG SHOWING OF

Holiday Goods
In Wide Assortments

Send us your mail orders and they w ill receive our prompt attention.

Quality Merchandise—Right Prices—Prompt Service

Paul Steketee & Sons
WHOLESALE DRY GOODS GRAND RAPIDS, MICH.

I

Vassar sweaters for 1920, in qual
ity of yarns, colorings and work
manship, are worthy of a place in 
any store in the country.

We urge you to look over the 
Vassar Line with care. When in 
Detroit he sure to call on us.

V i c t o r - V a s s a r  K n i t t i n g  M i l l s
4 8 -5 0  J e f f e r s o n  A v e n u e ,  D e t r o i t ,  M ich igan
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made for their m anufacture here or 
their im portation.

T he com m ittee is now  in touch w ith 
various needle m anufacturers, who ex 
press them selves as willing to  co-oper
a te  w ith the A ssociation in seeing th a t 
the trad e’s requirem ents in th is re 
spect are m et. R ecent sta tistics show 
th a t the to ta l m onthly  consum ption 
of cylinder and dial latch needles dur
ing the war, as reported  by 1,230 mills, 
was 9,826,475, and of spring  needles, 
as reported  by 375 mills, was 5,725,- 
695.

Types of W om en’s Hats.
H eavy faille ribbons are again being 

used for soft, small, “youthful” m od
els in the m illinery trade here, says 
the la test bulletin  of the  R etail Mil
linery A ssociation of Am erica. T his 
is the  type of hat, it asserts, th a t can 
be w orn a t alm ost any season of the 
year.

“O ne of the m anufacturers” it goes 
on, “is show ing a line of little  soft- 
brim m ed affairs m ade of heavy ribbon 
in cuff brim s, large ro lling  brims, and 
off-the-face shapes. Ju s t a few brace 
wires are required  to support the rib 
bon used. Navy, henna shades, brow n 
and sand are being show n for im m e
diate w ear A little  edge of heavy 
wool or silk floss em broidery in some 
co n trasting  shade supplies a p re tty  
finishing touch.”

T he bulletin  also says th a t there 
are m any charm ing versions of maline 
displayed these days, bu t one of the 
m ost effective is made on the lines of 
a soft tam  o r turban. T hese  hats are 
transparen t, using tw o or th ree  th ick
nesses of m aline to  give sufficient 
body. O ver the entire  model, a t in
tervals of about an inch, heavy cord
ing or bias folds of velvet are a r
ranged in regu lar spiral rows. T his 
type of hat, a lthough  extrem ely sim 
ple, is very effective and the  bulletin 
says it is ju s t the  th in g  to  w ear w ith 
an afternoon  frock.

Factory Location Wanted
E stablished m anufacturer desires 

factory  location where girl labor 
is plentiful. P re fer good hustling  
tow n with good shipping facilities. 
W ill buy o r lease and rem odel idle 
plant. Now em ploying about one 
hundred. A ddress M anufacturer, 
care M ichigan Tradesm an.

The Little Salesman.
I am insignificant and of little  in

trinsic value, yet no re ta il business 
can exist w ithout w hat I represent.

I have no need for money, th e re 
fore I w ork w ithout sa lary  and never 
ask  for m ore pay.

I am not a  “scab,” no tw ithstanding 
I steadfastly  refuse to  go on strike for 
a sho rte r work day or longer lunch 
hour.

I am not a clock-w atcher, for I am 
alw ays on the  job from  the tim e 
the first custom er en te rs the store  in 
the m orning until the last one leaves 
a t night, and never grum ble a t w ork
ing overtim e w henever or w herever 
my services m ay be required.

I have no family, relatives or friends 
on which to  spend m y boss’s tim e on 
account of births, m arriages, illness 
o r death.

I have no use fo r dances, parties, 
theaters, etc.; therefore  my brain is 
no t alw ays in a w hirl over social 
doings passed or to  come.

I am  as clean and fresh-looking as 
my boss is fastidious, and frequently 
m ore so, and never reek of booze, 
cigarettes, etc.

I am incapable of rudeness or im
politeness, because m y language con
sists of only ten characters impossible 
of being form ed into uncouth  w ords; 
there  I am always polite and cour
teous.

I have no am bition to  engage in 
business on m y own account and steal 
my em ployer’s trade aw ay from  him, 
no tw ithstand ing  I exist only to  sell 
goods.

I can sell s tro n g  drink  to  beat the 
band, but could no t drink  a drop of 
it to save my life.

I am not a life-saver, yet I have 
helped to  rescue m any m erchants from 
the chain-store octopus and set them  
on the road to  safety  and prosperity.

I am no t a m agician, y e t I have 
been know n to m ake a 25 cent article 
look like a bargain a t 39 cents.

I am both  deaf and dumb, ye t my 
silence is m ore convincing than  the 
speech of m ost men.

I am  a w onderful selling force, be
cause I rep resen t a fundam ental p rin
ciple of selling, and thousands refuse 
to  buy w here I am no t to  be found, 
yet m any m erchants try  to  conduct 
business w ithout me.

W ho am I?
I am a P R IC E  CARD.

To Dealers Only

Write for our latest 
SPECIAL CATALOGS  

No. M. T. 1919

JohnVfarweU Company
C H I C A G O

Wholesale Dry Goods & 
General Merchandise

A Personal Invitation to 
You and Your Buyers
On Wednesday, .December 3rd, J9J9, w e t r i l l  h o ld  a n o th e r  

BIG CITY D A Y  sa le  a lo n g  th e  lin e  o f o u r p re v io u s  sa les of 

S e p tem b e r 10 th  a n d  O c to b er 29 th . E ac h  m e rc h a n t w ill be  e x 

p ec ted  to  w a it  on h im self a n d  w ill be g iv en  a n  o rd e r b o o k , 

so ld  tic k e ts , e tc ., a t  th e  door.

Y ou w ill n o tice  t h a t  th e  d a te  o f th is  sa le  is ju s t  a b o u t th e  

tim e  th a t  y o u  sh o u ld  g e t th e  re m a in d e r  o f y o u r  m erch an d ise  

fo r  X m as sales. B usiness is b o u n d  to  be  ru sh in g  j""*t b e fo re  

X m as. We h a v e  m ad e  se v e ra l la rg e  p u rch ases  o f m erch an d ise  

esp ec ia lly  fo r th is  sa le  a n d  w ill o ffer y o u  a  lo t  of REAL SP E 

CIALS on  D ecem b er 3 rd , ju s t  th e  sam e as w e h a v e  h e re to fo re .

In  a d d itio n  to  se v e ra l la rg e  p u rch ases  w e h av e  a n u m b er of 

b ro k e n  lin es o f m erch an d ise  w h ich  w e w ill sacrifice on D ecem b er 

3 rd . O n  a cco u n t of b e in g  b ro k e n  i t  is im possib le  to  sam ple  

these  lines to  o u r sa lesm en , a n d  in c lu d ed  th e re in  w ill be a  lo t  

m ore  R E A L  S P E C IA L S . W e can  co n fid en tly  sa y  th a t  y o u  w ill 

be ab le  to  p u rch ase  m erch an d ise  on th a t  d a y  fa r  below  th e  a c tu a l 

cost of re p la ce m en t a t  th e  m ill, on a cco u n t o f o u r h a v in g  b o u g h t 

th e  m erch an d ise  som e tim e  ago  on a  m uch  low er m a rk e t  a n d  o u r 

w illin g n ess to  sell th is  m erch an d ise  a t  a low  p ro fit, in  o rd e r  to  

sw ell o u r sales an d  fu r th e r  e x p a n d  a n d  b u ild  o u r business.

O U R  P O L IC Y  IS  T O  B U Y  M E R C H A N D IS E  R IG H T  

A N D  T H E N  S E L L  I T  R IG H T . W H E N E V E R  W E  G E T  

A N Y  E X T R A  G O O D  S P E C IA L S  W E  P A S S  T H E M  A L O N G  

O N  A  S A L E  L IK E  T H E  O N E  W H IC H  W E  W IL L  H O L D  

O N  D E C E M B E R  3rd .

W  e a re  u n a b le  on  a cco u n t o f ru sh  o f business to  w rite  a 

p e rso n a l le t te r  to  each  m e rc h a n t a n d  h is b u y e rs  in v it in g  th em  

! to  be  h e re  b u t  in  lieu  o f sam e, p lease  accep t th is  as a  p e rso n a l 

| in v itv a tio n  to  y o u  a n d  y o u r  b u y e rs  a n d  le t  n o th in g  in te rfe re  

w ith  y o u r  b e in g  h e re  b r ig h t  a n d  e a r ly  on D ecem b er 3 rd .

Grand Rapids Dry Goods Co.
Grand Rapids, Mich.

The Lowest Priced House in the Territory 

Exclusively Wholesale No Retail Connections
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M ich igan  P o u ltry , B u tte r  and Egg Asso
c ia tio n .

P res id e n t—J. W . Lyons. Jackson . 
V ice-P re s id en t—P a tr ic k  H urley , D e

tro it.
S ec re ta ry  an d  T rea su re r—D. A. B en t

ley, Saginaw .
E xecu tive  C om m ittee—F. A. Johnson. 

D e tro it; H . L. W illiam s, H ow ell; C. J. 
C handler, D etro it.

B u tte r C ontaining Excess Is  Liable 
to  Seizure.

W ashington. D. C.. Nov. 24— Sev
eral shipm ents of b u tte r have been 
seized recently  under the Federal 
Food and D rugs Act on the charge 
th at the b u tte r contained too much 
w ater or salt and too little  milk fat. 
according to the officials of the Bu
reau of Chem istry. U nited S tates D e
partm ent of A griculture, who are 
charged with the enforcem ent of that 
act. T he sale of w ater and salt at 
the price of bu tte r is not only a fraud 
upon the consum er and an unneces
sary burden in these tim es of high 
prices, but is dem oralizing to the b u t
te r industry, the officials claim.

T he standard  for b u tte r which is 
used as a guide by the Federal and 
m ost of the state  and city food offic
ials requires th at b u tte r shall contain 
no t less than 82.5 per cent, m ilk fat. 
This leaves IT .5 per cent, for salt, col
oring  m atter and m oisture. On the 
average som ething less than 16 pei 
cent, will represent m oisture. B utter 
th a t contains appreciable quantities of 
w ater above 16 per cent, contains ex
cess w ater and necessarily has less 
milk fat than the standard requires.

The Federal officials do not recom 
mend seizure when the b u tte r con
tains as much as 80 per cent, milk 
fat and is otherw ise in accordance with 
the law. All the b u tte r that has been 
seized under the Federal Food and 
D rugs Act contained less than  80 per 
cent, milk fat, and a proportionately  
high percentage of water.

The adulteration  by a com parative
ly few m anufacturers of such high 
priced food as b u tte r w ith water, 
which costs them  nothing, places the 
g reat body of honest m anufacturers 
at a disadvantage in com peting in 
price to  the wholesale trade. T he m an 
who puts excess w ater in his b u tte r 
can cut the price to  the dealer suf
ficiently to  get the business and still 
m ake more than  a fair profit. T he cut 
price, however, seldom  reaches the 
consum er, since the additional w ater 
is not apparent and the b u tte r usually 
is sold for the regu lar m arket price. 
T he m anufacturer and the dealer thus 
divide between them  the profit on 
w ater sold at from  50 to 90 cents a 
pound, which on the whole is quite 
profitable. T he dealer does not al
ways knowr th at the bu tte r contains 
too much w ater and too little butter- 
fat. He quite naturally  prefers to  buy 
b u tte r that appears to be good and 
which is offered to him  at a few cents 
lower than he can buy it elsewhere, 
since he can sell it for the full m arket 
price.

Excess w ater in bu tte r results usu
ally either from  lack of care and facil
ities for contro lling  it, o r from  a de
liberate intention  to  put in as much 
w ater as the traffic will hear. In 
either case the consum er pays bu tter 
prices for the added w ater.

T he test of the official standard  for 
b u tte r follow s: “ B utter is the clean, 
nonrancid product m ade by gathering

in any m anner the fat of fresh or rip
ened milk or cream into a mass, which 
also contains a small portion  of the 
o ther m ilk constituents, w ith or w ith
out salt, and contains not less than 
eighty-tw o and five-tenths per cent. 
(82 5 per cent.) of milk fat. By acts 
of Congress, approved A ugust 2, 1886, 
and May 9, 1902, b u tte r m ay also con
tain coloring m atter.”

B utter shipped w ithin the jurisd ic
tion of the Federal Food and D rugs 
Act and contain ing  too much w ater 
and too little  m ilk fat is liable to 
seizure.”

T he Salesman.
H e spends his life on ra ilro ad  cars. 
And c e ts  bad  m eals  and  bad c igars, 
A nd d ir ty  beds a t  bum  hotels,
T u rned  down te n  tim es  fo r once he sells, 
A nd th e n  th ey  cancel, w hen th ey  buy,
O r else th e  house w o n 't ship, o r try ; 
H e loses sleep, he loses g race.
H is h a ir  g e ts  g ray , an d  seam ed  h is  face, 
H e m akes th re e  tow ns a  day , an d  th en  
T o-m orrow  s ta r ts  fo r th re e  ag a in — 
And a t  th e  depot, D ick o r D an,
O bserve him , little  boys in tan .
And envy h im —“ th e  tra v e lin g  m an .” 

D ouglas M alloch.

\  our clerks can no t carry  out your 
policy with custom ers unless they  are 
told all about it and m ade to feel the 
necessity of it.

I b r a n o  t i 
P E A N U T  
B U T T E R

i f v a s a p i t ,»

The bright sani
tary tin package 
of “ Bel-Car-Mo”  
lends itself ad
mirably for store 
display. S tack  
t h e m up and 
note the increase 
in sales. Comes 
in sizes of 8 oz. 
to 100 lbs. Qual
ity guaranteed.

Think of Bel-Car- 
Mo as a “ staple”  
and not only as 
a medium for 
q u i c k  lunches, 
then p a s s  the 
thought along to 
your customers. 
It w ill show your 
interest in their 
food problems.

P i O W a t y ’S P roducing C a n d i e s
Mean

Money to Your Business
See Our Line Before You Buy

M. Piowaty & Sons of Michigan
M AIN OFFICE, G R A N D  RA PIDS, MICH.

Branches: M uskegon, Lansing, Bay C ity , Saginaw, Jackson, Battle 
Creek, Kalamazoo, Benton Harbor, Mioh.; South Bend, Ind.

OUR N EAREST BRANCH WILL SERVE YOU

Kent Storage Company
Wholesale Dealers in

BUTTER EGGS CHEESE

PRODUCE
We are always in the market to BUY 
or SELL the above products. Always 
pay full market for Packing Stock 
Butter date of arrival.

Phone, write or wire us.

G R A N D  R A P I D S ,  M I C H I G A N

M I L L E R  M I C H I G A N  P O T A T O  CO.
Wholesale Potatoes, Onions

Correspondence Solicited

Frank T. Miller, Sec’y and Treas. Wlor«*

WE BUY AND SELL
Beans, Potatoes, O nions, Apples, C lover Seed, T im o th y  Seed, Field 
Seeds, Eggs. W hen you  have goods for sale or w ish  to  purchase 

W RITE. W IRE OR TELEPHONE US.

. Both Telephone* iM7 Moseley Brothers,

M. J. Dark & Sons
Wholesale

Fruits and Produce
106-108 Fulton St., W .

1 and 3 Ionia A v e ., S. W .

Grand Rapids, Michigan

M. J. D ARK
Better known as Most WE HANDLE THE BEST GOODS OBTAINABLE
22 years experience AND ALWAYS SELL AT REASONABLE PRICKS
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Cooler W eather Proves Stimulus to 
Retail Buying.

H opes th a t were based on the com
ing of colder w eather as a stim ulus 
to retail buying were som ew hat real
ized during  the last week, very much 
to the satisfaction of the m erchants 
concerned. In  m any directions such 
buying had been lagging, nor has it 
yet approached the level reached by 
the hopes of the dealers who had been 
reckoning on an exceptionally busy 
season. R eports received by the D e
p artm en t of Justice a t W ashington, 
which has been concerning itself with 
the m atter of fair prices, seem to  show 
a m arked d istinction betw een the pu r
chases of m en’s and w om en’s wear, re 
spectively. T hose of the form er are 
said to be keeping up b e tte r than  the 
latter, perhaps because men are not 
quite so resourceful as women in m ak
ing apparel go far, or possibly be
cause they are m ore inclined to ex
travagance when providing for s tr ic t
ly personal needs. I t  was noted some 
tim e ago. when buying kept on a t a 
brisk ra te  despite advancing prices, 
th a t this was due to a class of cus
tom ers not h ith e rto  noted  for p u r
chases of expensive goods, while the 
form er good spenders were keeping 
ra th e r aloof. L atterly , however, the 
newly enriched have shown a disposi
tion to  retrench, the tendency being 
ra ther quickened by the g row ing cost 
of comm odities. T his is affecting the 
retail dealers, who are ge tting  m ore 
and m ore into the habit of buying 
only to fill im m ediate needs, a fact 
which is evidenced by the m ore fre
quent v isits of their buyers to  th is 
and o th er centers. As a corollary 
there is shown m ore of a disposition 
on the part of producers to have the 
jobbers bear their p roportionate  share 
of the risk in doing business under 
the existing  conditions.

In  the quest for profiteers and prof
iteering  pursued by official and non
official enquirers, disclaim ers are m et 
w ith everywhere. Excuses, reasons, 
and pre tex ts for higher prices are free
ly offered, a lthough occasionally the 
frank adm ission is made th a t the aim 
is to  get w hat excess profits are pos
sible ‘‘while the going is good.’ 
Am ong the excuses is the comon one 
th at the person singled out is m erely 
doing to o thers w hat they are doing 
to him. T hese things apply not only 
to  producers of one kind or another, 
but to the persons in their em ploy as 
well w ho deem it only a righ t to get 
a b igger wage when their em ployers 
are exacting  higher profits. T here  is 
also the vice of the percentage sys
tem  to contend with. T he selling cost 
was figured at a certain  percentage 
when prices were lower. T his m ark
up is retained, or even increased, at 
the h igher levels, even though it may 
not appear th a t the rise in the actual 
cost of selling m eans so large an 
am ount in dollars and cents as the 
percentage indicates. E very th ing  in 
the end is saddled on the  consum er. 
I t  does not occur to  any one, in the 
line betw een the  raw  m aterial and the 
user of the finished product, to  reduce 
his share of the profits which are p a ss 
ed along  from  one to  ano ther with 
such additions as ingenuity  m ay de
vise o r dem and m ake possible. Yet.

only by having all of them  do this 
can prices come down.

W hen reasons are put forw ard to 
account for the course taken, they 
are usually under one of tw o heads, 
viz., scarcity  and cost of production. 
T he first of these is generally  ascribed 
to the inability to tu rn  out the quan
tity  called for, but there are only too 
m any instances w here it is the result 
of speculation o r m anipulation. It 
was not very long ago, for exam ple, 
th a t one of the big Chicago packers 
came out with a signed sta tem ent in 
which he declared th a t the high prices 
asked for his products were due in 
g reat m easure to  their scarcity, the 
supply being much below  the demand. 
About the same tim e the new spapers 
p rin ted  an account of his having 
pleaded guilty and being fined for 
keeping in storage and out of the 
m arket more of his goods than the 
law perm itted. T his was a case where 
the scarcity  was purely artificial. Af
te r  a sim ilar fashion, a num ber of 
m anufacturers in divers lines are u rg 
ing scarcity  as a plea or excuse for 
doling out goods in a llo tted  quanti
ties a t record  prices, while offers of a 
m ost enticing  kind and of quantities 
w ithout stin t are beng made to  those 
w ishing to  export the m erchandise. 
Tt is m ore than  difficult to  reconcile 
the figures of consum ption of raw  m a
terials in the dom estic m ills and fac
to ries w ith the sta tem ents of the re 
duced production of those estab lish
m ents put forth  by th e ir m anagers.

C otton incomes should avoid silk 
stocking sw eethearts.

WE ARE HEADQUARTERS 
WHOLESALE

Fruits and 
V egetables
Prompt Service Right Prices 

Courteous Treatment

V in k e m u ld e r  C o m p a n y
GRAND RAPIDS MICHIGAN

Moore’s Mentholated 
Horehound and Tar Cough Syrup

Not as good as 
the best—But—

THE BEST
THE MOORE COMPANY, Temperance, Mich.

Pr ic e s .

T h e  m c C a s k e y  r e g i s t e r  C o .
A LLIA N C E, O H IO

Grand Rapids Forcing Tomato
S e le c te d  fo r  u se  In o u r  

o w n  g re e n h o u se s
$5 per oz.

Reed & Cheney Company
Grand Rapids, Michigan

Ask about our way
BARLOW BROS. Grand Rapids. Mich.

AS YOUR CUSTOMERS REGARD IT:
Users of this really splendid coffee 

invariably ANTICIPATE mealtime 
because of the forthcoming cup of 
“White House”—which provides just 
that Zest and Satisfaction and Delight 
which, together, have a tendency to 
insure more perfect digestion by 
making a well-balanced menu more 
thoroughly enjoyed.

SUITS WHEN OTHERS DISAPPOINT

L E E  6  C A D Y
W H OLESALE D IST R IB U T O R S

DETROIT, BAY CITY. SAGINAW AND KALAMAZOO
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STOVES and HARDWARE

M ich igan  R e ta il H a rd w a re  A ssociation.
P res id en t—Geo. W . Leedle, M arshall.
V ice -P re s id en t—J . H . Lee, M uskegon.
S ec re ta ry —A rth u r  J . Scott, M arine 

City.
T rea su re r—W illiam  Moore, D etro it.

Developing Esprit De Corps in the 
Staff.

W ritte n  fo r th e  T radesm an .
T he problem  of securing com petent 

help in the hardw are store is always 
a difficult one. A hardw are dealer T 
knew once m ourned the fact th a t the 
ancient system  of apprenticeship had 
passed out of existence, and declared 
th at as a result it was now impossible 
to get efficient helpers.

A t the same time, I know quite a 
few hardw are dealers who have very 
efficient helpers and who seem to have 
no great difficulty in re ta in ing  their 
services.

The system  of apprenticeship was 
in m any respects a good system. The 
apprentice lived in the home of his 
employer, and under the m ost favor
able conditions learned the business 
thoroughly. Yet I ra th e r fancy that 
the results were not in every case 
idyllic, and th a t there was quite as 
much trouble experienced with idle 
and careless apprentices then as the 
hardw are dealer experiences now with 
idle and careless clerks—even though 
the apprentice was indentured for a 
term  of years to  learn  the business 
and the clerk nowadays can quit— 
to all in tents and purposes—at a m o
m ent’s notice.

This problem  of em ployer and em 
ployes is. like m ost o ther problem s, 
purely individual. The righ t kind of 
em ployer and the righ t kind of clerk 
can get along sm oothly, w ork h a r
m oniously together, and get results. 
T he w rong kind of em ployer cannot 
get on w ith the rig h t kind of clerk, 
and the righ t kind of em ployer cannot 
get along  w ith the w rong kind of 
clerk. But in my experience I have 
found th at m ost people are anxious 
to get along com fortably and to  do 
the righ t thing.

W hy is it th at some stores get be t
te r results than o thers?  I t is not a 
m atter of surroundings, or conven
iences, or system , o r even of pay. The 
individuality of the em ployer has a 
lot to  -lo with the results secured.

The great problem  in developing 
esprit de corps is to get the clerk in
terested  in the business. W hen you 
have done that, you have taken a 
long step tow ard securing efficiency.

T here  are a lot of young men who 
go into this, th a t or the o ther busi
ness solely for the sake of the money 
they expect to make. I never knew 
a m an of th a t kind to  achieve much 
of a success in any business. You 
have got to love your business, and 
live for it, before it will do much for

you. The clerk who isn 't in terested  
in his daily work, who doesn’t like it 
and who never strives to im prove 
him self in his work, is the w orst suf
ferer from  his own indifference. He 
is w asting tim e th at should be spent 
in earnestly  equipping him self for 
some particu lar life work.

T he hardw are business is a vital 
p art of the w orld 's work. I t is a val
uable occupation, and fulfills an im
po rtan t part in every-day life. I t  
will pay well any m an who takes a 
wholesouled in te rest in it. No young
ster who selects the hardw are busi
ness as his lifework has any reason 
to feel asham ed of his choice. The 
hardw are junior should have every 
incentive to  im prove himself. H e 
should do it for his own sake if not 
for that of the business.

And the em ployer should co-oper
ate—also for his own sake. F o r a 
little  ex tra  a tten tion  to  the young 
man who is just tak ing up the h a rd 
w are business often m arks the differ
ence betw een efficiency and ineffic
iency. I t  is not enough to  say, "Go 
to  it, son. L earn the goods, and learn 
how to m eet people, and learn how 
to dress windows, and find out how 
to sell. Experience is a g reat teach
er. and you can learn in no be tte r 
school.” And then tu rn  the young
ster loose to feel his w ay unaided.

I t  will pay. ra ther, to  talk  things 
over and encourage the boy. T he 
first days in a new business are  often 
discouraging, and even m ore dis
couraging are the days a little  later 
when the first enthusiasm  for the new 
w ork has passed, and every b it of the 
day’s routine seems dull and dreary. 
Ju t then an encouraging word or two 
will make a lot of difference in the 
spirit w ith which the young  fellow 
tackles his problem s.

I t  is good to tell the beginner just 
how and why th ings are done—to 
teach him the business. But it is

Foster, Stevens & Co.
Wholesale Hardware

157-159 Monroe Ave. :: 151 to 161 Louis N. W.

Grand Rapids, Mich.

Brown & Sehler Co.
“Home of Sunbeam Goods“

M anufacturers of

HARNESS, HORSE COLLARS
Jobbers in

Saddlery Hardware, Blankets, Robes, Summer G oods, M ackinaws, 
Sheep-Lined and Blanket-Lined Coats, Sw eaters, Shirts, Socks, 

Farm M achinery and Garden T o o ls, A utom obile T ires and 
T ubes, and a Full Line o f A utom obile A ccessories.

G R A N D  R A P I D S , M I C H I G A N

Michigan Hardware Co.
Exclusively Wholesale

Grand Rapids, Mich.

Chocolates

Package Goods of 
Paramount Quality 

and
Artistic Design
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w hat difficulties he has m et in selling, 
enquire as to  his experiences with 
this o r th a t difficult custom er—and 
tell him  some of your ow n experi
ences when you, too, w ere a beginner. 
T h a t so rt of con tact inspires a fellow 
feeling, and he gets the b rig h t idea 
th a t you are a real hum an, and not 
ju st a m oney-grubbing machine.

T his business of individual contact 
will be helpful even w ith the exper
ienced m en on your staff. I t  m akes 
a fellow feel good to know th a t his 
efforts are w atched and appreciated. 
T alk  th ings over w ith the  boys from  
time to time, and discuss p ro jec ts and 
prospects w ith them .

In  this connection the staff confer
ence is a very helpful institu tion . One 
m erchant I knew used to  invite the 
boys out to  an oyster supper and gen
eral good tim e on an average once a 
m onth. T hey  took  a whole evening 
a t his house o r in a spare room  at a 
convenient re stau ran t talk ing  over the 
selling problem s and prospects of the 
next m onth, and sw apping experi
ences. Suggestions along  the lines 
of new spaper advertising, sto re  a r
rangem ent, w indow display and the 
like were exchanged. Some good 
ideas resulted  from  these little  con
ferences; and, b e tte r still, the sales
people go t into the way of w orking 
togeth e r and co-ordinating  their ef
forts.

T he idea can be varied and ex
pand to suit individual circum stances. 
One large sto re  has a m utual benefit 
association for its salespeople. A 
fund is provided which enables each 
m em ber of the staff, w ith  the assist
ance of the store, to  take a tw o weeks 
holiday trip  every  year. M onthly 
m eetings are held a t which store 
problem s are discussed. E very  m onth 
one of the salespeople is sen t to  a 
wholesale center, and, on re turning, 
gives a paper record ing  practical ob
servations m ade w ith regard  to  new 
lines and selling m ethods. T hese are 
occasional con tests in salesm anship. 
N ow  and then there  are departm ent 
contests. An annual picnic o r ou ting  
is held.

W o rk  of this scope is, of course, 
possible only w ith a large business; 
but it show s w hat can be done along 
th is line.

In  ano ther store, the m onthly  sup
per is provided by the em ployer for 
the salespeople w henever they  roll up 
sales exceeding those for the same 
m onth in the preceding year. W hen 
the sales fall below—which is rarely  
—the conference takes place w ithout 
the supper.

I t  is a good th in g  in any event to 
get the salespeople toge th e r and talk 
th ings over. T hus, conference can be 
held before the com m encem ent of 
the spring  or fall paint cam paign, to  
discuss plans and revise the p rospect 
list. One dealer offers a bonus in 
this connection for every house-pain t
ing o rder where the nam e of the p ros
pect is first tu rned  in by one of the 
staff. Bonuses can be offered, also, 
for orders secured in advance by 
m em bers of the staff outside business 
hours.

Sim ilarly, a staff conference held 
ju st before the opening of the C hrist
mas season would prove im m ensely

helpful in p lanning the selling cam 
paign so th a t every th ing  will w ork 
sm oothly. Goods an d  prices can be 
discussed, suggestions offered as to  
window displays, new spaper advertis
ing and in terio r decoration, and a r
rangem ents m ade as to  the handling 
of the various departm ents so as to 
produce the m axim um  of efficiency.

T he g rea t virtue of these m ethods 
is th a t they  are calculated to  get the 
salespeople into the habit of w orking 
in sym pathy w ith one ano th er and 
co-ord inating  th e ir efforts. T his is 
a g reat deal b e tte r than  allowing 
th ings to  d rift along w ithout any th ing  
like co-operation o r unity  of effort.

V ictor L auriston.

Information For Motorists.
A Jam estow n, N. Y., re ta iler has 

been able to  ge t m o to rists  into his 
store, which is located on a m ain 
street, th rough  which the large to u r
ist traffic travels to  and from  C hatau- 
qua lake.

An attrac tive  sign has been placed 
in front, w ith the em blem  of four

m o to r associations, one in each cor
ner, w orded in the center. “ In fo rm a
tion fo r M otorists.” U sually a t the 
back of the window he has ano ther 
sign reading, “M otorists’ Road and 
R oute In fo rm ation .”

T here  are la te st blue books, city 
d irectory, railw ay tim e tables, tele
phone, etc., on a table a t the back 
of the store. T he sto re  is reaching 
thousands of m otorists, the  fellows 
w ith the spending spirit, and by the 
tim e a m oto rist has traveled  from  the 
fron t to the back of th is store, he 
finds he w ants som eth ing  fo r sale 
there, and buys liberally.

If You Sell Gasoline Store It Under
ground.

T he prim e reason for the storage 
of gasoline underground  is from  the 
standpo in t of safety. A nother good 
reason which is im portan t to  the m o
to ris t is th a t gasoline sto red  beneath 
the ground is m aintained in its full 
power, free from  evaporation o r de
terioration . W hen  gasoline comes 
from  th e  refinery it contains w hat is

called a  chain of boiling po in t frac
tions, s ta rtin g  at, say, 100 degrees and 
continuing up to perhaps 400 degrees. 
I t  also contains the co rrec t p ropor
tion of low boiling poin t fractions to  
ensure easy s ta rtin g  in any tem pera
ture—the correct p roportion  of in te r
m ediate boiling poin t fractions to  en
sure • sm ooth acceleration—and the 
co rrec t p roportion  of high boiling 
point fractions to  give the m axim um  
power, speed and m iles to  the gallon.

Gets Good Results From  Scissors 
Sales.

A com m on article  such as a pair of 
scissors lends itself to  successful sales 
possibilities, as the dem and for scis
sors is alw ays good and the a sso rt
m ent endless. The B ronson Co., of 
Cleveland, holds such a sale m onthly, 
displaying all sizes, shapes and kinds, 
from  the com m onest to  the specially 
designed scissors on velvet-lined 
trays. E ach sale has been g reater 
than  the last and a very sa tisfactory  
business has been developed on this 
article.
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Grand Council of Michigan U. C. T.
G rand  C ounselor—C. C. S ta rk w ea th e r, 

D etro it.
G rand  Ju n io r  C ounselor—H. D. R an - 

ney. Saginaw .
G rand  S ec re ta ry —M aurice  H eum an,

Jackson .
G rand  T rea su re r—Lou J. B urch , o f D e

tro it.
G rand C onductor—A. W . S tevenson, 

M uskegon.
G rand  P ag e—H. D. Bullen, L ansing .
G rand  S en tinel—G eorge E . K elly, K a la 

mazoo.

Trade Changes in the Cloverland of 
Michigan.

Sault Ste. Marie. Nov. 24—The 
chain stores th roughout the country 
have no th ing on the Soo C o-O perat
ive M ercantile Association, which is 
now conducting six stores in this city. 
No. 6 being considered one of the 
very best in the city, so far as loca
tion is concerned I t  was form erly 
the Central Grocery Co., which has 
been doing a prosperous business for 
the past ten years a t the corner of 
Ashmun and Spruce streets. This 
puts the Soo-Co-operative in the lead 
for chain stores, although there are 
o thers conducting branch stores. A. 
IT. Eddy comes next w ith four 
branches.

V enison is beginning to  arrive in 
the Soo in large quantities. O ur 
m ighty hunters are on the job, and 
from  w hat we can learn the deer have 
a hard tim e to keep out of their way.

Mr. Kunze, our popular agricultural 
agent, got a 250 pound buck last week, 
coining in from Drum m ond Island.

T he opening of the P u rity  m eat 
m arket by the E rickson G rocery Co. 
took place last week, with Delmar 
Haude as m anager. T his is one of 
the neatest m arkets in riie Soo, and 
Mr. Haude, being an experienced 
m eat cutter, will add much to  the 
success of the m arket, having had 
chcarge of the A. H. E ddy m arket for 
the past year. The location is very 
favorable and a b righ t fu ture seems 
to  be assured.

Ledlow Seaman, the veteran  grocer 
of D rum m ond Island, paid the Soo 
a visit last week, getting  his supplies 
for the w inter. Mr. Seaman is look
ing forw ard to a good w inter’s busi
ness on account of the unusual activ
ity in woods operations this year.

P lynn Burr, of M anistique. has 
opened a grocery  store in the Girvin 
building on Oak street. Mr. B urr has 
purchased the p roperty  from  Mrs. 
Cookson. T his is considered a very 
favorable location.

M any a man. like the moon, shines 
with borrow ed light.

T he Civic O rganization a t N ew ber
ry  extended a vote of thanks to  E. M. 
B eurm ann for donating  a beautiful 
piece of land for park  purposes.

I.. D. Budge, who for the past sev
eral years has been head book-keeper 
for the D. N. M cLeod Co., of N ew 
berry. has resigned and m oved wi th 
his family to  D etroit.

N. L. Fields and T hom as Rothwell, 
two of R udyard’s prom inent m er
chants. paid the Soo a visit last week.

H erb ert F le tcher was asked the 
o ther day if he had ever taken a trip  
in an aeroplane. H e said that he nev
er had, but th a t he had been called 
on unexpectedly to  make a speech, 
the sensation being about the same.

R ainbow chasers get a t least a run 
for their money.

W illiam  G. T apert.

Does the Retail Grocer Deserve This?
H arrim an, Tenn., Nov. 22— M y ex

perience has been th a t nine out of 
ten grocers will, if there has been any 
m aterial drop in the m arket, back out 
of their contract, if the flour has not 
been paid for. Now I do no t see any 
very serious objection to  sto ring  flour 
for the grocerym an if th a t flour has 
been paid for a t the m arket price 
when the trade  was made.

But any m iller m ay try  the game 
who has not been over the road, and 

will iind. if the price goes up after 
he has taken the order, he will have 
to deliver every barre l and som etim es 
more. But if the price goes down, 
the man will quit your mill before 
he will o rder out ano ther shipm ent 
on his order, if the flour was to  be 
paid for as delivered to  him.

I f  the grocer asks me to  book him 
up for flour, a t the p resen t price, to 
be shipped out later, I send him a bill 
by re tu rn  mail and m ake the term s 
cash, and the o rder goes down for 
future delivery if he sends a check to 
pay for the flour. I know by exper
ience th at if the order has not been 
paid for. the transaction  would am ount 
to no th ing  if the price of flotir w ent 
down, and if the price w ent up the 
m i’ler would have been b e tte r off not 
to  have entered the order.

I am aware of the fact th a t it saves 
the traveling  m an on the road consid
erable m ileage and w ork to  be able 
to book the grocer up for. say. a 
m onth’s supply, but he will ju st as 
often lose him as he will have a 
chance to hold him. I f  flour goes up 
he has got you, if flour goes down you 
have lost him as a custom er, certainly 
if you insist th a t he o rder out the 
goods. If  he has paid for the flour 
and it goes down he will not think 
half so hard of the salesm an as he will 
if the salesman has to  try  to make 
him live up to  his con tract if he has 
never paid for the flour.

Jason  Sm ith Co.
This is practically  an arra ignm ent 

of the whole retail grocery  industry. 
Surely it isn’t w arranted?

Evidently D oes N ot Like John Bull.
Mt. P leasant, Nov. 22—I have read 

the editorial in your Nov. 19 issue 
anent the visit of the P rince of W ales, 
in which you say: “T he sentim ent of 
hands across the sea has received a 
sanction of which no one dream ed 
when the w ords were w ritten .”

W hen I recall w hat the U nited 
S tates Senate did this week to  John  
Bull s league and to  the hyphenated 
crowd who call them selves A nglo- 
Americans. I quite agree  w ith the 
sta tem ent th at the “hands across the 
sea” business has received a sanction 
of which the Anglo-A m erican hyphens 
did not dream  of w hen they invented 
the phrase.

I t seems to be the opinion of a vast 
m ajo rity  of the people of Am erica 
th at the princelings gang compose 
about the m ost dangerous elem ent in 
our midst.

T wish you m ore of the same brand 
of success with your “hands across 
the sea” slogan. I. K. Taphans.

O C C ID E N T A L  H O TEL
FIRE PROOF 

CENTRALLY LOCATED  
Rates $1.M and up 

EDW ARD R, SW ETT, Mgr. 
M uskegon M ichigan

Guano

MER
R a t e t  i  1 m

W ih  Shower}! 
Meab -So<

C O D Y  H O T E L
G RAND RAPIDS

d  & T FC  j $1 without bath 
a A l w l $1.50 up with bath

CAFETERIA IN CONNECTION

h o t e l  m c k i n n o n
CADILLAC, MICH. 
EUROPEAN PLAN

Rooms with Running W ater—  $1.00 and up
Rooms with B ath ..........................$1.50 and up

DINING SERVICE UNEXCELLED

H O T E L  HERKIMER
G RAND RAPIDS. MICHIGAN 

European Plan. 75c Up 
Attractive Rates to Permanent Guests 

Popular Priced Lunch Room 
COURTESY SERVICE VALUE

Bell Phone 596 Cita. Phone 61SM

L y n c h  B rothers 
Sales C o.

Special Sale Experts
E xpert A dvertising  

Expert M erchandising

M9-210-211 Murray Bldg. 
GRAND RAPIDS. MICHIGAN

Rebuilt
Cash
Register
Co.

(Incorporated)
122 North 

Washington Ave. 
Saginaw. Mich.

We buy. sell, exchange and rebuild all makes.
Not a member of any association or trust.

Our prices and terms are right.
Our Motto:—Service— Satisfaction.

“T he Quality School”
A. E. HOWELL. Manager

110-118 Pearl St. Grand Rapids, Mich.
School the year round. Catalog free.

Boston Straight and 
Trans Michigan Cigars

H. VAN EENENAAM & BRO., Makers 
(.ample Order Solicited. ZEELAND, MICH.

PREPARE for W INTER  
Don’t Get Cold Feet

An Extension Telephone at the Head of the 
Stairs will save many unnecessary steps.
The call in the night may be the important one.
An extension telephone costs but a few 
cents a day!
Call Contract Dept. 4416.

CITIZENS TELEPHONE COMPANY

O ffices—Grand Rapids, Mich.

Has an unexcelled reputation for its

Service to Policy Holders
$4,274,473.84

Paid Policy Holders Since Organization
CLAUDE HAMILTON 

Vice-Pres.
JOHN A. McKELLAR 

Vice-Pres.

WM. A. W A T TS  
President

RANSOM E. OLDS 
Chairman of Board

RELLS. WILSON 
Sec’y

CLAY H. HOLLISTER 
Tress.

SURPLUS T O  POLICY HOLDERS $477,509.40
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D E SPIC A B L E  M ETH O DS

T o Undermine the Trade of Legiti
mate Dealers.

By com m on consent the sale of 
b inder tw ine has heretofore been con
fined to the im plem ent trade, because 
the m em bers of that trade have made 
possible the sale of b inder twine 
th rough  their energy in in troducing 
and encouraging the use of m odern 
farm im plem ents by the farm ers. It 
has rem ained for the S tate of M ichi
gan to reverse the trend  of trade by 
diverting  the sale of prison-m ade 
b inder twine from  the im plem ent deal
ers to  the m illers and grain elevators 
of the State. T he unfortunate  feat
ures of this tran sfer are plaintly  set 
forth  in the follow ing le tte r which is 
being sent out to  the  grain trade of 
M ichigan:

Lansing, Oct. 21—W e are glad to  
advise you th a t we have secured the 
S tate Agency for binder-tw ine m anu
factured by the S tate Prison at Jack- 
son and from now on shall be in posi
tion to  quote com petitive prices a t all 
tim es and can furnish twine of a qual
ity equal or superior to  o th er m anu
facturers .

In  o rder to  in troduce this tw ine 
quickly, we propose to place stocks 
on consignm ent w ith representative 
elevator owners, such stocks to be 
sold at the prevailing m arket price 
and rem ittance made prom ptly  th ere 
after. In  o ther words, you will not 
have to invest anything in the twine 
and will have it in stock to supply 
your custom ers. T his should give you 
an advantage over com petitors who 
probably will let their stocks run 
down from now until late spring.

This, tw ine will be billed to  you at 
the prevailing m arket price, 17 cents 
per pound, and this price will be guar
anteed  against decline. If  tw ine is 
being sold in your vicinity a t a lower 
price than  you can afford to  sell our 
twine for, we will au thorize you to 
m eet th is price and  will p ro tec t a 
reasonable profit for you. Please 
w rite and tell us a t w hat price binder- 
tw ine is now being sold in your local
ity. W e are very anxious to  s ta rt this 
business w ith you and if you will 
kindly inform  us how m any pounds 
you would care to  have us ship, we 
will get a consignm ent forw arded at 
once. C hatte rton  & Son.

In  com m enting  on th is situation, 
Farm  M achinery-Farm  Pow er ed ito r
ially rem arks as fo llow s:

I t  isn’t often th a t the  state , any 
state , plunders its people, its business 
men, its tax  p a y e rs ! T here  a re  ex
ceptions, of course, but they  are few 
and far betw een.

I t  is a fact, however, th a t “L ike be
gets like,’.’ and it is n o t impossible th a t 
being close up to  crim inals, or having 
to do w ith them , m ight cause the 
taking on of crim inal tendencies.

T here would seem peculiar exam 
ples of such leaning and  tendencies 
in M ichigan, where a-hundred-tim e- 
m illionaire is satisfied w ith a 6-cent 
verdict in a million dollar libel suit; 
or w here several tim es $100,000 seem 
ed necessary to secure a public office: 
or w here the sta te  skinned itself in 
buying and installing a  b inder tw ine 
plant, w hich it had no use for o r busi
ness with, in its penitentiary.

Possibly getting  aw ay w ith a num 
ber of such stun ts is w hat caused 
some of the M ichigan pen iten tiary  of
ficials to use th a t nauseous black hole 
to skin the  im plem ent dealers and 
kindred  m erchants by their broadcast 
consignm ent of prison b inder twine 
to  operators of grain  elevators.

I t has always been considered m ean 
and low for any m anufacturer, in any 
line, to go out of his n a tu ra l trade 
lines, o r to  use unnatura l m eans, to  
dispose of his wares.

T he Federal T rade  Com mission, in 
its efforts to  m ake business m en be 
clean, has skinned a thousand skunks 
of th is kind, sa t down hard  on thou
sands of o th e r so-called reputable 
concerns for practices th a t were pale 
and m ild com pared w ith th is ro tten  
Michigan prison scandal.

T h at it will be penalized and stop
ped needs only the b ring ing  to  proper 
authorities of copies of the scandalous 
circular issued by the ‘‘go-betw een’’ 
as the pen iten tiary  authorities, with 
pen iten tiary  odor on its goods, could 
not go d irect to  any honest, regular, 
leg itim ate m erchant and no t get its 
pants kicked good and plenty.

Gabby G leanings F rom  G rand Rapids.
G rand Rapids, Nov. 25—T he high 

cost of towels, laundry  soap and pa
per is causing m any landlords to con
sider how the  use of their to ile t room s 
can be restric ted  to  the use of their 
guests, instead  of being constantly  
patronized by the general public, who 
never buy as much as a new spaper or 
cigar a t the  ho tel counter. Som e of 
the  hotels in the sm aller cities have 
solved the  problem  by keeping keys 
of the to ile t room  at the office, easy 
of access to  any guest or custom er of 
the hotel. A m ong the plans suggest
ed is the handing of a skeleton key 
to  the guest on his arrival o r to a t
tach a key to  the rin g  bearing  his 
door key, so he could have a key to  
the to ile t room  so long as he is a 
guest a t the hotel. L andlords could 
then be m ore liberal in their display 
of towels, soap, combs and brushes, 
because they  would be used only by 
those who paid for the privilege. 
M any hotels have ceased supplying 
their to ilet room s w ith brushes and 
combs, because th ey  are both stolen 
so frequently  th at their replacem ent 
becom es a serious tax  on the landlord. 
Even the plum bing is frequently  tam 
pered with and b rass castings come 
up m issing w ith g reat regularity .

W ith  a vision as broad as the ample 
p roportions of the landlord himself. 
M anager Sweet, of the O ccidental H o 
tel, M uskegon, has had plans prepared 
for his hostelry  which will enable it 
to keep pace w ith th e  wonderful 
strides M uskegon is m aking as an in
dustrial and com m ercial center. T he 
plans contem plate the erection of a 
com plete new hotel on the lo t on 
T hird  street in the rear of the p resen t 
structure . T he new building will be 
eight stories and basem ent T he main 
entrance will be on T h ird  street, with 
dining room  and banquet hall on first 
floor and two sm aller banquet room s 
on the second floor. T he fron t p o r
tion of the new building will be erect
ed soon and the rem ainder a little 
later. T he first addition will add 140 
to  the 160 room s already in use, m ak
ing the to ta l 300 room s. W hen the 
rea r portion is added the  to tal room 
capacity  will be 380. All of the room s 
in the new portion will be w ith tub 
baths: some w ith both tube and show 
er baths. Mr. Sweet is fully convinc
ed th a t M uskegon is destined to be
come one of the g rea t cities of M ich
igan and proposes to do his p a rt to  
make the O ccidental a w o rth y  ex
ponent of the grow th and expansion 
of the com m unity.

T he Grand Rapids D ry Goods Co. 
has added four new specialty sales
men to its road force, m aking tw enty- 
three traveling  salesm en a ltogether. 
The recen t additions are as fo llow s: 
W alte r J. Smith, who has been m an
ager of the H ow ard City b ranch of 
the M ichigan D airy  P roducts Co., will 
call on the large city trade in the in
te re s t of the wom en’s ready-to-w ear 
departm ent: E arl H . Stebbins, who 
has been employed in the m en’s fu r
nishing goods departm ent, w ill rep
resen t th a t branch of the  business on 
the road: John Afman. form erly with 
the D enver D ry  Goods Co., Denver, 
Colo., will represen t the notions de
partm ent: F red  C. Johnson, who has 
been connected w ith the hosiery  and 
underw ear departm ent, will represen t

th at branch of the business on the 
road.

George A. Bruton, who has been 
connected with the W orden  G rocer 
Company for the past seventeen 
years, p a rts com pany w ith th a t estab
lishm ent a t the  end of th is w eek to  
join forces with the Barkw ell-Buick 
Sales Co. as sales m anager and assist
ant general m anager. Mr. B ruton 
sta rted  w ith the W orden  house in the 
shipping departm ent and m ade such 
an excellent record  th a t he was soon 
sent on the road, w here he gradually  
developed into one of the s trongest 
g rocery  salesm en in M ichigan. By 
much reading along  rig h t lines and 
careful and painstak ing  study he be
came also one of the  best posted  g ro 
cery salesm en who goes ou t of his 
m arket. H e re tires from  his long
time position w ith the W orden  house 
with the h earty  good will and best 
wishes of every  m em ber of the estab
lishment. H is successor will be A.
E. M otley, who represen ted  the  house 
m any years on the road, but who re 
tired  six m onths ago to  take a much- 
needed rest. Mr. M otley is a stro n g  
salesm an in all the  term  implies.

T he m an who used to  go out be
tween acts to ge t a drink now goes 
out to  see if his m otor car is still 
there.

Thanksgiving.
W ritte n  fo r th e  T rad esm an .
N ovem ber w as a  tim e  to  m e 

W hen  th e  world had  a  d iffe ren t ch arm  
T here  w as c ider from  th e  app le  tre e  

A nd w a ln u ts  on th e  fa rm ;
T he gob ler w as  a lw ay s  m entioned  th e n  

A nd th e  pum pk in  pie held sw ay  
N o t a  single w ord ab o u t th e  hen  

’T w as  ju s t  th e  tu rk e y s  day.

I rem em b er how  m y m o th e r  sa id : 
“W e'll inv ite  A u n t K a te  an d  Sue 

A long w ith  U ncle J im  an d  F red  
A nd all th e  cousins, too;

L e t’s see: th e re  a re  e ig h t of us 
T h a t m akes seven teen  in all 

T he ch illren  su re  w o n 't m ind  o r fuss 
If I  d ine th em  in th e  hall.

O ut th e re  I ’ll hav e  a  ta b le  s e t  
F o r  th e  g irls  and  boys alone 

W here th e y  can  e a t  an d  see  w ho'll g e t 
T h e ir  w ish  on th e  tu rk e y  bone.”

So finally  th e  d ay  cam e round  
T h an k sg iv in g  day , I  m ean  

A nd th en  m y jo y  w ould know  no bound  
A t su ch  a  fe s tive  scene.

I m easu red  th e n  th e  d ay  in  w o rth  
Of e a ts  it h ad  fo r me 

As m o th e r b ro u g h t th e  tu rk e y  fo r th  
A nd th e  c ra n b e rry  sau ce  I ’d  see;

I w as a  sm all young lad  a n d  th e n  
I  n ev er th o u g h t o r knew  

A bout th e  d ay  itse lf  o r w hen  
I t  se rved  i ts  purpose tru e .

B u t I  hav e  grow n to  m anhood  now 
M y h a ir  h a s  tu rn e d  to  g ra y  

A nd th e re ’s  a n o th e r  jo y  som ehow  
W ith  each  T h an k sg iv in g  day ;

I t  com es to  m e o r  m em ory w ings 
F ro m  th e  m o th e r m y boyhood knew  

I h e a r  h e r  h e a r t—th is  w ord i t  b rings  
I t 's  a  day  of se rv in g  too.

C harles A. H eath .

D etro it—Steiner Bros, have m erg
ed their au to  trailers, trucks and cab 
m anufacturing  business into a stock 
com pany under the style of the  Con
tinen tal T ra ile r Corporation, w ith an 
authorized  capital stock  of $50,000, all 
of which has been subscribed and paid 
in in property.

D etro it—T he M aster P roducts Co. 
has been incorporated  to  m anufacture 
and sell in ternal com bustion p a rts for 
autom obiles and aeroplanes, w ith an 
authorized  capital stock  of $25,000, of 
which am ount $16,100 has been sub
scribed and $6,223 paid in in property .

T hree  R ivers—A new garm ent fac
to ry  to  employ betw een 200 and 300 
girls and women has been secured by 
the T hree  R ivers B ooster Association. 
T he V assar Swiss Co., of Chicago, 
has acepted a proposition  to locate 
its new branch factcory  here.

Sweaters
For Fall and Holidays

Large Assortment on Hand for 
Immediate Delivery

W R I T E  FOR OUR  
12 BEST

H O L ID A Y  SELLERS  
ON  A PPR O V A L

The Very Latest in
Scarfs—T uxedos—R ipples—Fishtails 

$3.50 A N D  U P

BEAUTIFUL SILK RIPPLES. DON’T MISS THEM!

THE UNITED  
KNITWEAR MILLS

1333 BROADWAY NEW YORK
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M ich ig an  Board of P h a rm a c y . 
P res id e n t—H. H  H offm an, S andusky. 
S ec re ta ry  an d  T rea su re r—E. T. Boden, 

B ay City.
O th e r M em bers—C. S. Koon, M uske

gon; Geo. F . Snyder, D e tro it; Jam es  
W ay, Jackson .

C ut Glass As a  Side Line.
Am ong druggists we note a tend

ency here and there to  establish w hat 
m ight be term ed a gift case, that is, a 
case containing articles suitable for 
wedding presents, bridge prizes, any 
occasion requiring a nice gift. Some 
have even expanded the original case 
into a departm ent of som e size. In 
tow ns where there is no jew eler, the 
local druggist frequently takes over 
some of this business, does watch re 
pairing. and handles some jewelry. 
W here there is a w edding slated, he 
is the man people depend upon to 
advise them  about gifts. W hen you 
look over the average asso rtm en t of 
wedding presents, cu t glass cuts a 
big figure. T here are pitchers, g lass
es, tum blers, bowls of various kinds, 
and fancy dishes innum erable. The 
bride is proud of these gifts, too. The 
stuff is useful as well as ornam ental, 
and handsom e as well as useful. 
W here can you find a be tte r com 
bination?

T o be practical, you can make m on
ey “go further" in cut glass than  in 
m any lines, m ake a good show ing for 
the m oney expended. T his is the n a t
ural hope of m ost people who give 
w edding presents, to make as good a 
showing as they can. Too often a 
wedding present is som ething neither 
useful nor particularly  ornam ental, 
and when this is the case the m oney 
is practically  throw n away. T h a t is 
unfortunate. But in buying good cut 
glass, you can hardly go wrong. The 
stuff m akes a fine show ing in the 
china closet, people take pride in it, 
few households can have too much. 
Even the very rich do not disdain it. 
W e think m ost ladies are very willing 
to  collect cut glass, and this m akes 
the stuff highly acceptable for anni
versaries, birthdays, a t Christm as, and 
when offered as prizes. T ake an array  
of wedding presents you see set forth  
for the inspection of those invited. 
O u t of forty gifts, probably tw enty- 
five or m ore will be in cut glass. 
T his illustrates how well the stuff 
sells.

Of course, in a large city there are 
m any stores handling china and cut 
glass, and the departm ent stores have 
large assortm ents. T hey have been 
getting  the business, and a large line 
always gets a tten tion  from  buyers or 
prospective buyers. So, while the 
d ruggist m ight sell some stuff, he can 
probably' use his space to b e tte r ad
vantage. But in the sm aller tow ns he

has better opportunities. E very  d rug
gist should adapt his business to  his 
opportunities. I t  would require too 
much room  and too much m oney to 
stock cut glass in a  large city. T here 
are plenty of o ther lines for a d rug
gist to handle, although we have 
known druggists to  stock a rt china 
and cut glass, too, and m ake both 
lines go very well in the heart of a 
city of the first rank. If you are in 
a position to do this, well and good. 
T he proof of the pudding is the eat
ing, and the proof th a t you can make 
a success of a certain  line is palpable 
when you show th a t you can actually 
get the business. Persistency will 
often w ork w onders under w hat ap
pear to  be the m ost adverse condi
tions.

In the sm aller tow ns a line like th is 
is very attractive.

In  many' ways it saves the tow n 
people a lot of trouble.

O rdering  cut glass shipped from  a 
d istan t point is no t w ithout its risk. 
I t  m ay arrive ' all right, and then 
again, it m ay not. If the local d rug
gist has some good stuff on exhibi
tion, he can easily get orders. And 
it is advisable to stock  really  good 
stuff. You are getting  advertising  all 
the time, for ladies will be draw n to 
the cut glass even as they  are drawn 
to the purple and fine linen of a big 
fashion display'. T hey like this stuff. 
See the point? T hey like to  look at 
it, to drape them selves gracefully 
over the case and exam ine the goods. 
T hey discuss it. T hey bring  in their 
fair friends. And thus they  act as 
charm ing advertising agents for your 
store. Now, you can’t get ’em to  en
thuse th a t way over a case of chest 
p ro tec to rs or a nice asso rtm en t of 
pills.

W e like to sell pills and hope we 
w on’t have to discard our good old 
reliable lines. But ju st the same, a 
little  fancy stuff a round  the place 
does no harm . Now and then a lady 
gets to  collecting, very  frequently , in 
fact. She w ants glasses for th is pur
pose and th a t purpose, bonbon dishes, 
nut dishes, several p itchers, individ
ual dishes fo r one th ing  o r another, 
and so on. In  o ther w'ords, she w ants 
a com plete closet filled w ith cut glass, 
and to  round out the asso rtm en t she 
will even go so far as to  buy m uch 
stuff for w'hich she has little  use. In  
consequence, her friends and her fam 
ily get their h in ts and also their o r
ders as regards gifts and souvenirs. 
If  fa ther is due to m ake her a p res
ent, he gets full d irections about 
som ething in cut glass. I f  sister 
w ants to  m ake h e r a b irthday  gift, 
she gets a delicate h in t th a t a certain  
fern  dish in cut glass will ju s t about

fill the bill. In  short, all her p resen ts 
for a long time m ust be of cut glass, 
and this m akes business very, very 
good for the dealer. Some ladies 
never stop collecting.

W ell, it’s a good fad and adds to  
the gayety of life. China and cut 
glass are alw ays useful, and serve to 
adorn  a home. An a ttractive  home 
brings up good children, and tu rns 
out good citizens, and there  you are. 
T he dealer in these w'ares is also deal
ing in happiness, so to speak, and 
th a t m akes for pleasant relations w ith 
his custom ers, and general good feel
ing all around. So we th ink  th a t cut 
glass has m any points in its favor 
when you are looking for som ething 
a ttractive  in the way of a side line. 
I t  is advisable not to  go too  strong  
a t first in these m atters. A sm all as
so rtm en t will do very' w’ell as a s ta r t
er. Then, if the line does no t seem 
to take well, you are no t tied up too 
heavily. If it does take, you can 
easily' increase yrour stock.

A ntiseptic  F o o t Pow der.
Eucalyptol ...........................  40 mins.
Salicylic Acid .......................  4 dr.
Zinc Stearate .......................  3 dr.
Boric Acid .............................  5 oz.
Talcum .................................... 6 oz.
Mix in tim ately and use as a dusting 

powder.

Anti-Dyspeptic Powder.
Bism uth subnitrate  ............... 8 gram s
Pow dered rhubarb  ................  8 gram s
Sodium bicarb ........................  34 gram s

H alf a teaspoonful a fte r each meal.

C A N D Y

The “ DOUBLE A” Kind
Made by

People Who Know How
Our record of over fifty  years of 

continuous growing business, not 
only in Michigan but all over the 
United States, speaks for itself.

You take no chances when you 
buy “Double A ” Brand.

The Good
Sign of Candy

Made in Grand Rapids by

N A T IO N A L  C A N D Y  CO.

PUTNAM FACTORY 
Grand Rapids, Michigan

Ask for a copy of our 
latest price list.

We are agents for LOWNEY’S 
in Western Michigan.

Hot Drinks
Make Your Fountain Earn 

Every Day This Winter
Remember, we carry a full line of specialties which should 

be on sale at your fountain in addition to your regular ice cream 
and soft drink trade this winter. Buy now; beat the other fellow 

to it, and establish the hot drink stand for your town.

Your trade will demand such as,

Clam Bouillons
Dutch Process Cocoa

Steero Bouillon Cubes
Armour's Beef Extract

Geo. Washington Coffee 
Tomato Bouillons

= = = = = = = = = = = = = =  ORDER TO -D A Y  ...

Hazeltine & Perkins Drug Co.
G r a n d  R a p i d s ,  M i c h i g a n
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Trade Follows the Easiest and Best 
Route.

Commercial necessity has been a 
mighty factor in man’s development.

Through this impelling force man 
has overcome many of the barriers 
to commercial and social intercourse.

He has taken advantage of the 
winds, and tides. He has dug canals, 
tunneled mountains, widened and 
deepened rivers and harbors and har
nessed steam and electricity to bring 
about his ends in business.

Railroads have bee,n built from 
ocean to ocean, affording easy high
ways for transportation.

The importance of easy communica
tion from state to state, from big city 
to big city, has long been recognized. 
And yet, the importance of easy high
ways in our own smaller community 
development has been sometimes 
overlooked.

The small towns that dot the map 
of Michigan have individual transpor
tation problems to solve. Each town 
must see to it that it is easy of access. 
Not alone for trade, for man’s intel
ligence finds its most effective evi
dence in the social side. So let us

to inability to market it on account 
of conditions of country roads. Each 
year at certain seasons trade in small 
towns is dull, and collections slow, 
because of impassable roads.

Good roads are open to everybody 
—everywhere. They are needed not 
alone for heavy hauling, for many of 
the trips the farmer makes over the 
roads are with light loads, or with 
no loads at all. Time is a factor and 
the distance from towns or school or 
neighbors is an im portant m atter and 
enters into our every-day life, so time 
may be saved and greater social op
portunities may be enjoyed.

Good roads are not alone a town 
asset, but a community asset as well. 
They are just as essential to the 
progress of communities as good 
homes, good churches, good schools 
and good markets. I t is important 
that people who live in towns and 
cities get out into the country, just 
as im portant as it is that the people 
who live in the country shall get into 
town.

Of course, the automobile is help
ing in the good roads movement, but 
that the automobile may be fully ef-

WHOLESALE DRUG PRICE CURRENT
Prices quoted are

Acid*
B oric  (P ow d.) . .  18® 25 
B oric (X ta l)  . .  ..18®  25
C arbolic ................. 33® 36
C itric  ................. 1 10@1 20
M uria tic  ...............  3 )i@  6
N itr ic  .......................  10® 15
O xalic ..................... 31® 40
S ulphuric  ............. 3Vt® 5
T a r ta r ic  ................. 94® 1 00

A m m o n ia
W ater , 26 deg. . .  10® 20
W ater, 18 deg. . .  714® 15
W ate r , 14 deg. . .  5%@12
C arb o n ate  ............. 19® 25
C hloride (G ran .) 17)4® 25

Balsam s
C opaiba . . . . . . .  1 00® 1 20
F ir  (C an ad a) . .  2 00® 2 25 
F ir  (O regon) . . . .  50® 75
P e ru  .....................  5 00@5 20
Tolu ................... 2 25@2 50

B a rk s
C assia  (o rd in ary ) 45® 50
C assia  (Saigon) _ 90®1 00
S a ssa fra s  (pow. 70c) @ 65
Soap C u t (pow d.)

40c .........................  30® 3»
B erries

Cubeb ................... 1 75@1 80
F ish  ......................... 90® 1 00
Ju n ip e r  ............... 12)4® 20
P rick ley  A sh  . .  ® 30

E x tra c ts
L icorice ................. 60® 65
L icorice powd. 1 20@1 25 

F lo w ers
A rn ica  ..................... 75® 80
C ham om ile (G er.) 70® 75
C ham om ile Rom . 1 00® 1 20

nom inal, based on m arket
C otton  ¿Seed . . .  _2 35@2 55
L igeron  ........... 15 00® 15 25
C ubebs ........... 12 00® 12 25
E u c a ly p tu s  ----- 1 50® 1 75
HemiocK, p u re  2 oo®2 25 
Ju n ip e r  B errie s  14 00® 14 25 
Ju n ip e r  Wood . .  3 50@3 75 
L aru , e x tra  . . . .  2 25®2 40 
L a rd , No. 1 . . .  1 75® 1 95 
L av en d er F low  13 00® 13 25 
L av en d er, G ar n  1 7o® 2 00
L em on ..................  2 25®2 50
L inseed , boiled, bbl. ®1 96 
L inseed , bid less 2 06® 2 16 
L inseed , raw , bbl. ®1 94 
L in seed  raw  less  2 04®2 14 
M ustard , tru e , oz. ®2 So 
M u sta rd , a rtiiil ,  oz. ®1 15
N ea ts fo o t ............  1 70® l 90
Uhve, p u re  . . . .  4 75®6 00 
u u v e , M alaga,

yellow  ............. 3 75® 4 00
Unve, M alaga,

g reen  ! ..............  3 75®4 00
O range, S w eet 4 75®5 00 
o rig a n u m , pu re  ®2 uu
o rig an u m , com 'l 1 00® 1 25 
P en n y ro y a l . . . .  2 *5®3 00 
P e p p e rm in t . .  11 00® 11 25 
nose, p u le  . . .  6a ou® lo uu 
R osem ary  F low s 2 oo®2 2a 
saiiuaiw ood , hi.

L  ................... 15 00@15 20
S a ssa fra s , tru e  3 oo®3 25 
S a ssa fra s , a r tili  1 1 00 ® 1 25 
¡spearm in t . . .  15 00® 15 25
¡sperm ................... 2 -iu® 2 do
T ansy  ................. 7 00® i 25
T ar, USB ...............  4a® 60
T u rp en tin e , bbls. ® 1 *4 
T u rp en tin e , less 1 84® 1 95 
VV in te rg reen , tr.

12 00® 12 25

th e  day ot issu e
C apsicum  ........... @1 96
C ardam on  .....  0 1  5#
C ardam on, Comp. @1 35
C atechu  ...............  @1 50
C inchona ............. @1 80
Colchicum  ........... @2 40
Cubebs ................... ©2 60
D ig ita lis  ............... ©7 60
G en tian  ............... @7 20
G inger ................... @1 50
G uaiac  ................. @2 66
G uaiac, A m m on. @2 40
Iodine ..............  ®1 30
Iodine, Colorless @2 00
Iron , clo................ @1 45
K ino ..................... @1 35
M yrrh  ................. @2 25
N ux V om ica . . . .  @1 95
O pium  ................... @4 50
O pium , C am ph. @1 25
Opium , D eodorz’d ®4 50
R h u b arb  ............... @1 80

Paints
Lead, red  d ry  
L ead, w h ite  d ry  13)4-1 
L ead, w h ite  oil 1 
O chre, yellow  bbl.
O chre, yellow  le ss  2)4®
P u tty  .........................  5®
Red V en et’n Am.
R ed V en et’n  Eng. 
V erm illion. A m er.
W hiting , bbl.
W h itin g  ............... 3*4® e
L. H , P . P rep . 3 75@4 00

3)4@ 14
.3)4® 14
.3)4® 14

® 2
2)4® 5
. 5® 8
2)4® 5

3® 6
25® 30

2%

M iscellaneous

A cetana lid  ............  65® 80
A lum  ..........................16® 20
Alum, pow dered an d

have good roads leading into each 
town, no t alone for the business they 
bring, but for the social developm ent 
also.

T he question of good wagon roads 
is a vital business and social question. 
It has been dem onstra ted  th a t it costs 
m ore to move a ton of hay or a bush
el of w heat ten  miles over an ordinary  
country  road than  to  haul it 500 miles 
by rail or 2,000 m iles by w ater. T he 
price of some staple crop is often due

ficient as a social factor let us have 
good roads leading into our small 
towns.

O ther things being equal, trade fol
lows the easiest and best route.

E. B. Moon.

Don’t hurry any customer just be
cause others are waiting. Excuse 
yourself and let the slow buyer have 
time to think it over, but don’t try  to 
crowd matters.

A Tremendous Hit
The biggest hit on record! These re
markable new Virginia Dare Flavoring 
Extracts are Absolutely Pure and as 
great an advance in the Extract busi
ness as aeroplanes and wireless messages.

20  other Flavors Double Strength

Natural — No chemicals — Vanilla 50% 
stronger— Lemon, and 19 other flavors 
100% stronger than old-fashioned flavoring 
extracts—Real trade builders.
21 Flavors. Test them yourself. Ask 
your jobber.

Consumer satisfaction absolutely guaranteed. 
Money refunded by us on th e  slightest complaint.

GARRETT & CO., Inc.
Food Products Established 1835
Bush T erm inal—Bldgs. 9 and 10, B rooklyn, N . Y.

G um s
A cacia , 1st .......... 60® 65
A cacia, 2nd .......... 55® 60
A cacia, S o rts  ----  35® 40
A cacia, pow dered  45® 60
Aloes (B arb . Pow ) 30® 40
Aloes (C ape Pow .) 30® 35
Aloes (Soc Pow ) 1 40@1 50
A safo e tid a  ......... 4 50@5 00

Pow ......................  _@7 60
C am phor ........... 4 25® 4 3o
G uaiac  ..................... ®2 25
G uaiac , pow dered  @2 50
Kino .......................  @ 85
Kino, pow dered  . .  @1 00
M yrrh  .....................  @1 40
M yrrh , P ow ...........  @1 50
O pium  ............. 10 00010 40

p ium , powd. 11 5u® 11 80 
pium , g ran . 11 50® 11 80

Shellac ............... 1 30® 1 40
Shellac B leached  1 40@1 50 
C ragacan th  . . . .  5 00@5 50 
T ra g a c a n th  pow der @4 00 
T u rp en tin e  ........... 15® 25

Insecticides
A rsen ic  ............... 13)4® 20
B lue V itrio l, bbl. ® 11
B lue V itrio l le ss  12® 17
B ord eau x  M ix D ry  18® 38
H ellebore , W h ite

pow dered  ........... 38® 46
In se c t P ow der . .  55® 1 00 
L ead, A rsen a te  P o  32® 49
L im e an d  S u lphur

Solution , gal. . .  20® 25
P a r is  G reen  ......... 46® 52

Ice Cream
P ip e r  ice  C ream  Co., 

K alam azoo
B ulk, V an illa  ............... 1 10
Bulk, C hocolate  ........... 1 20
Bulk, C aram el ........... 1 20
Bulk, G ra p e -N u t . . . .  1 20 
Bulk, S traw b e rry  . . . .  1 30 
B ulk, T u t t i  F r u i t i  . . .  1 30
B rick , V an illa  ............. 1 20
B rick, C hocolate  . . . .  1 60
B rick, C aram el ........... 1 60
B rick , S traw b e rry  . . . .  1 60 
B rick , T u t t i  F r u it i  . .  1 60 
B rick  a n y  com bina tion  1 60 

Leaves
Bucbu ................... @3 25
B uchu, pow dered  @3 50
Sage, bulk ........... 67® 70
Sage, )4 loose . . .  72® 78 
Sage, pow dered  . .  55® 60
Senna, A lex . . . .  1 40® 1 50
Senna, T in n ........... 30® 35
Senna, T inn . pow. 35® 40
U va U rsi .................  25® 30

Oils
A lm onds, B itte r , 

tru e  . . . . . . .  15 04016 00
A lm onds, B itte r ,

a rtif ic ia l ........  7 00® 7 20
A lm onds, Sw eet,

tru e  . . . ,  ..........  1 76®2 00
A lm onds, Sw eet,

im ita tio n  ............ 75@1 00
A m ber, c ru d e  . .  3 00®3 25 
A m ber, rectified  3 50@3 75
A nise ................... 2 75@3 00
B erg am o n t . . . .  7 50@7 75
C ajep u t ............... 1 75®2 00
C assia  ................. 4 50®4 75
C as to r ................. 2 25@2 50
C edar L ea f . . . .  3 25@3 50
C itrone lla  .............. 80® 1 20
Cloves ................. 5 00® 5 25
C ocoanut ............... 40® 50
Cod L iv er ........... 5 60@5 75
C ro ton  ............... 2 25 @2 60

W in te rg reen , sw ee t
b irch  ................. 9 00® 9 25

W in te r g reen , a r t  1 1001 40
VV orlinseed ......... o DU# 6 if)
W orm w ood . .  14 5'O'# 14 to

Potassium
B ica rb o n a te  . . . . 55® 60
B ich rom ate  . . . .  37 )» 0 oO
B rom ide ................. 9 u 0 l 00.
C arb o n ate  ............. 9201 oo
Ciliorate , gran, r 460 ©0
C hlorate , x ta l  or

pow d. ................ - 28® 2d
C yanide ............... 32:72# 50
Iodide ................. 4 29#  4 44
P e rm a n g a n a te  . . . 75#  1 oo
Pr.ussia te , yellow 60# 00
P i u ssia te , red  . .  1 bo #  2 U0
S u lp h a te  ............... @ &5

Boots
A lk an et ..............  3 75@4 00
Blood, pow dered 6U0 to
ta iam U b  ................. bU# 2 «U
E lecam pane , pwd. 220 2d
G en tian , powd. 25# 20
Ginger, Axrican,

pow dered  .......... 2&# 3b
Giii ger, J a m a ic a 40# 45

«Jamaica,
pow dered  .......... 400 45

G oldenseal, pow . S 50 #  8 80
Lpecac, powd. . .  4 5o#5 00
Licorice, powd. 350 40
L icorice, powd. 400 50
U rn s , pow dered 40# 45
Poke, pow dered 2o# 30
R h u b arb  ............... 0 2 ; oo
R hubarb , powd. 2 60®2 75 
Rosinw ood, powd. 30® 35
S a rsap a rilla , H ond.

g r o u n d ...............1 25®1 40
S a rsa p a r illa  M exican,

g ro u n d  ............... 75® 80
Squills ..................... 35® 40
Squills, pow dered 60® 70
T um eric , powd. 25® 30
V alerian , powd. . . @2 00

Seeds
A nise ....................... 35(g) 40
A nise, pow dered 3« @ 40
B ird, I s  ................... 13® 19
C an ary  ................... 15® 20
C araw ay , Po. .40 30® 35
C ardam on ........... 2 00@2 25
C elery, powd. .65 57# 60
C oriander powd .30 22 va®'25
D ill ...........................  25® 30
F en n e ll .................. 30® 40
F lax  ..................... 12)4@ 18
F lax , g round  . .  It!)a@ 18
F oen u g reek  pow-. 15® 25
tiem p  ................... 12% # 18
Lobelia  ................... 70® 75
M ustard , yellow  . . 45® 50
M usta rd , b lack  . . 36® 40
Poppy ..................... ®1 00
Q uince .................1 50® 1 75
R ape  ....................... 150  20
Sabad ilia ............ @ 35
Sabadilla , powd. 30® 35
Sunflow er ............. 15® 20
W orm  A m erican @ 45
W orm  L ev a n t . .  1 65@1 75

Tinctures
A c o n i te ................... @1 70
Aloes ................... @1 20
A rn ica  ................... @1 50
A safoe tida  .......... @3 90
B elladonna  ......... @1 40
B enzoin ............... @ 180
B enzoin  Com po’d @3 00
B uchu  ................... @2 70
C an th a rad ie s  . . . @2 90

ground  ............... 17® 20
B ism uth , S u b n i

t r a te  ................. 4 03@4 10
B orax  x ta l  or

pow dered  ........... 10® 16
C an th arad es  po 2 00@6 50
Calom el ............... 2 27®2 35
C apsicum  ............... 38® 45
C arm ine ............  6 50@7 00
C assia B uds ......... 50® 60
Cloves ..................... 67® 75
C halk  P rep a re d  . .  12® 16
C halk P rec ip ita te d  12® 15
C hloroform  ........... 45® 65
C hloral H y d ra te  1 70® 2 10
C ocaine ........... 12 30® 12 85
Cocoa B u t t e r .........65® 76
Corks, List, less 50%
C opperas, bb ls...........@ 03
C opperas, less  . .  3)4© 8
C opperas, powd. 4)4® 10
C orrosive Sublm  2 11@2 20 
C ream  T a r ta r  . . .  70® 75
C u ttlebone  . . . .  1 00@1 10
D extrine  ............. 10)4® 15
D over's  P ow der 5 75®6 00 
E m ery , All Nos. 10® 15
E m ery , P ow dered  8® 10
E psom  S alts , bbls. @3)4 
Epsom  S alts , less  4® 10
E rg o t ........................... @5 75
E rgo t, pow dered  @6 00
F lake  W hite  ----- 15® 20
F orm aldehyde , lb. 27® 31
G elatine ............. 1 55@1 75
G lassw are, fu ll case  58% 
G lassw are, less 50% 
G lauber S a lts , bbl. @ 2 )4  
G lauber S a lts  le3s 3)4® 8
Glue, B row n ........... 25® 35
Glue, B row n Grd. 20® 30
Glue, W hite  . . . .  30® 35
Glue, W h ite  Grd. 30® 35
G lycerine ............... 28® 42
H ops ....................... 85® 1 00
Iodine ................. 5 85@6 10
Iodoform  ......... 6 90 @7 20
Lead, A ceta te  . . .  25® 30
L ycopodium  . . .  2 50@2 75
M ace ....................... 85® 90
Mace, pow dered 95® 1 00
M enthol ........  15, 00@15 40
M orphine . . . .  11 95@12 35
Nux Vomica ........  @ 30
Nux V om ica, pow. 20© 30 
P e p p e r b lack , pow. 37® 40
Pepper, w hite  ......... @ 60
P itch , B urgundy  @ 16
Q uassia  ................... 12® 15
Q uinine ............... 1 65@2 15
Rochelle S a lts  . .  53® 60
S accharine  ........... @ 40
Salt P e t e r ............... 20© 30
S eid litz  M ix tu re ..  43© 66
Soap, g reen  ........... 20® 36
Soap m o tt cas tile  22)4® 26 
Soap, w h ite  cas tile

case  .........................  @24 00
Soap, w h ite  c as tile

less, p e r  b a r  ......... @2 <0
Soda A sh  . . .  ........  4)4© 19
Soda B icarb o n ate  3)4® 10
Soda, S a l ............. 2)4© 6
S p irits  C am phor @2 00
S ulphur, roll . . . .  4)4® 10
S ulphur, Subl. . .  4%@ 10
T a m arin d s  ............. 25® SO
T a r t a r  E m etic  1 Q3@l 10
T u rp en tin e , Ven. 50® 6 00 
V anilla  Ex. p u re  1 60@2 00 
W itch  H ase l . .  1 S6@l 75 
Zinc S u lp h a te  . . . .  10@ 16
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GROCERY PRICE CURRENT
These quotations are carefully corrected weekly, within six hours of mailing, 

and are intended to be correct at time of going to press. Prices, however, are 
liable to change at any time, and country merchants will have their orders filled 
at market prices at date of purchase.

ADVANCED D E C L IN E D
C ream  of W h e a t
W hole Cloves
Paper
Cocoanut
Yeast Cake
S a it

A M M O N IA
A ret:ic B ra iid

12 OZ. 16c, 2 doz. box Í> 70
16 oz. 25c, 1 doz. box Il 75
32 oz. 40c, 1 doz. box ;l 85
M oore's Household Brand  

12 oz.. 2 doz. to case  . .2 70
A X L E  G R E A S E  

M ica, 25 lb. p a il . . . .  1 60

B A K E D  G OO DS  
L o o se-W iles  Brands

K r ispy C rack ers  . . . . . . lb
L. v \. Soda C rackers  . . 16
L. \Y. B u tte r  CracKers lb
G-r;ahai n  C rackers  ........ lb
F ig  b! li Fiar ..................... 25
L. \v. G inger Snaps . .  • <. lb
Ho ney G irl P la in  .......... 25
Homey G .rl Iced .......... 26
Co coa. ilu t T affy .............. 28
V a n illa  W a te r  .................. 4u

S 'u b jee t to  q u a n t i ty  d i s 
co u n t.

B L U IN G
Jennings’ Condensed Pearl 
S m all, 5 doz. b o a  . —  2 55 
L arg e , 2 uoz. box . . . .  2 7u 

M oore's N o n -F re e z in g  
4 oz., 5 doz. to case . .  2 55 
& oz. 3 duz. to  . .  3 4 5

B R E A K F A S T  FO O D S  
C ra c k e d  \ \  b e a t ,  24-2 4 60
C re a m  of W h e a t  . . . .  D till 
P i l l s b u ry 's  B e s t  C e l l  2 yu 
Q u a k e r  P u lle d  i t ic e  . .  4 bo 
Q u a k e r  P u ite d  P ic e  . .  5 6u 
Q u a k e r  P u ite d  ^  h e a t  4 bo 
Q u ak e r B r k t s t  B is c u i t  1 90 
Q u a k e r  c o r n  P la k e s  3 55
R a ls to n  P u r in a  ...........  4 uu
H a ts to n  B ra n z o s  .........  2 20
R a ls to n  F o o d , la rg e  . ,  3 60 
R a ls to n  F ood, s m a l l  . .  2 60 
S ax o n  W i le a l F ood . .  4 60 
S h red  \ \  h e a t  B is c u i t  4 5o 
r r i s c u i t .  I s  .................... 2 25

K ellogg 's  Brands  
T o a s te d  C o rn  F la k e s  4 2o 
T o a s te d  C o rn  F la k e s

In d iv id u a l  ......................2 00
K ru m b le s  ........................  4 20
K ru m b le s , I n d iv id u a l  2 00
B is c u i t  ............................... 2 00
D r in k e t  ............................. 2 60
P e a n u t  B u t t e r  ...........  3 65
N o . 1412, doz. .............  1 50
B ra n  ...................................  3 60

B R O O M S
S ta n d a r d  P a r lo r ,  23 lb . 5 50 
F a n c y  P a r lo r ,  23 lb . . .  5 00 
E x . F a n c y  P a r lo r  25 lb . 9 50
Ex. Fey. P a rlo r  26 lb. 10 00

B R U S H E S
Scrub

Solid B ack, 6 in ...........1 60
Solid B ack, 11 in. . . .  1 76
P oin ted  E n d s  ............... X 26

Stove
No. X .............................  1 10
No. 2 ...............................  X 35

8ho*
No. X ...............................  90
No. 2 .............................  X 25
No. 2 .................................  2 00

B U T T E R  C O L O R  
D andelion, 25c size . .  2 00 
P e rfec tio n , p e r doz. . .  1 30

C A N D L E 8
P araffine, 6s .................  15
Paraffine, 12s ...............  16
W ick ing  .............................  40

C A N N E D  G O O D S  
Apples

3 lb. S ta n d a rd s  . . . .  @2 00 
No. 10 ......................... @7 00

B lackb erries
2 lb .....................................
S tan d a rd  No. 10 . . . .  15 00

Beans— Baked
B row n B eauty , No. 2 1 35
Cam pbell, No. 2 ........  1 50
F rem on t, No. 2 ........... 1 35
V an Cam p, % lb ..........  75
V an Cam p, 1 lb ...........1 25
V an Cam p, 1% lb. . . .  1 60 
V an Cam p, 2 lb ............... 1 35

Beans— Canned 
Red K idney . . . .  1 35@1 45
S tr in g  ................. 1 35@2 70
W a x  ..................... 1 35 @2 70
L im a  ................... 1 20@>2 35
Red ......................... 95@ 1 25

C lam  Bouillon
B u rn h a m ’s 7 oz. . . . . .  2 50

Corn
S tan d a rd  .................. . .  1 55
C o u n try  G en tlem an . .  1 75
M ain e  .......................... . .  2 00

Hominy
V a n  Cam p .............. . . .  1 35
Jack so n  ..................... . .  1 20

Lobster
% lb ................................. . . .  2 45
% lb ............................. . . .  4 60

M ackerel
M ustard , 1 lb .......... . . .  1 80
M ustard , 2 lb ........... 80
Soust d, 1% lb. . . . . . .  1 60
Soused, 2 lb............. . . .  2 ia

M ushroom s
B uttons , is , p e r c an  1 40
H otels, Is  p e r can 1 15

Plum s
C aliforn ia, No. 3 . . . .  2 40

Pears In Syrup
M ichigan ................ .. . .  1 io
C alifo rn ia  ................ . . .  2 35

Peas
M arro w fa t ___  1 75@1 yo
E arlv  J u n e  . . . .  1 65 @1 yo
E arly  Ju n e  s iftd  1 8U{¿r¿ 25

Peaches
C aliforn ia , No. 2% . .  4 75
C aliforn ia , No. 1 . . 2 40
M ichigan No. 2 . . . . . .  4 25
P ie, ga llons ........... . .  12 00

Pineapple
G ra ted  No. Z ........ . . .  4 00
Sliced No. 2 E x tra . .  4 75

P u m p kin
V an Cam p, No. 3 . . . .  1 35
\  an  Cam p, No. 10 . . .  4 Ou
L ake  Shore, No. 3 . . .  1 45
V esper, No. 1U . . . . . .  3 90

Salmon
W a rre n 's  1 lb. T a ll . .  4 10
W a rre n 's  % lb. F la t  2 60
W arre n 's  1 lb. F la t . .  4 25
Red A laska  ............. . . .  3 90
Med. R ed A la s k a  . . . .  3 OÙ
P in k  A lask a  .......... . .  2 65

Sard ines
D om estic, %s . .  5 50 @7 5u
D om estic, % s . .  7 öö @ S 00
D om estic, % s . .  7 Ou U 8 Ou
C alifo rn ia  Soused . . . .  2 25
C alifo rn ia  M ustard . 2 25
C alifo rn ia  T om ato . .  2 25

S a u e rk ra u t
H ack m u th , No. 3 . . . .  1 40

S hrim ps
D unbar, Is  doz. . . . . .  1 90
D unbar, l% s  doz. . . . .  3 50

S traw b e rr ie s
S tan d a rd  No. 2 . . . . . .  4 25
Fancy , No. 2 ......... . . .  4 50

T om atoes
No. 2 ................... 1 45@1 75
No. 3 ................... 2 00@2 35
No. 10 ................... @7 00

CATSUP
S nider's, 8 oz........... . . .  1 85
S nider's, 16 oz. . . . . . .  3 00
R oyal Red, 10 oz. . . . .  1 35
N edrow , 10% oz...........1 40
N edrow  gal. g la ss  j a r  XI 50

C H E E S E
B rick ...................................  37
W isconsin  F la ts  ............. 35
L onghorn  ...........................  37
N ew  Y ork ..................... 37
M ichigan F u ll C ream  . .  37

C H E W IN G  G U M  
A dam s B lack  J a c k  . . . .  70
B eem an 's  P ep sin  ........... 70
B eechnut ...........................  80
D oublem int . . . . , ............... 70
F lag  Spruce ................... 70
Ju icy  F ru i t  .....................  70
S pearm in t, W rlg leys  . .  70
Y u c a tan  .............................  70
Zeno ...................................  65

C H O C O L A T E
C aracas  ...............................  41

W alte r B ak e r & Co.
C araca s  ...........................  40

W alte r  M. L ow ney Co.
P rem ium , % s ................... 43
Prem ium , %s ................... 43

C IG A R S

National Grocer Co, Brands
A ntonella  C igar3, 50

foil ........................... 37 50
A ntonella  C igars, 100

foil ........................... 37 50
A n to n e lia  C igars, 25

t i n s ........................... 37 50
E l R ajah , D ip lo m át

icas, 100s ............... 7 00
E l R ajah , corona, 50

p er 100 .................. 7 75
E l R ajah , E p icure, 50

p er 1000 ................ 74 00
E l R ajah , E p icure, 25,

p e r 100 .................. 8 30
E l R ajah , A rk , 50,

Der 100 .................. 7 30
E l R ajah , P res id en t,

50, p e r 100 ............... 10 00
Cdin. M onarch , 50,

wood, p e r 100 . . . .  5 60
Odin, M onarch, 25 t in  5 60 
M ungo P a rk , 2500 lo ts  69 12 
M ungo P a rk , 1000 lo ts  70 81 
M unga P a rk , 500 lo ts  72 52 
M ungo P a rk , less th a n

500   75 00
M ungo P a rk , 25 wood 75 00

W orden G rocer Co. B rands
C harles th e  8 th  ......... 70 00
P a rte llo  ......................... 47 00
H em ete r C ham pion 56 00
C ourt R oyal ............... 57 00
B oston S tra ig h t . . . .  48 00 
T ran s  M ichigan . . . .  50 00 
K uppenheim er, No. 2 45 00
R oyal M ajor ............... 52 00
La V alla R osa  K ids 50 00 
L a  V alla R osa  B lun t 72 00 
L a  Valla R osa C ab 't  90 00 
V alla G rande  ........... 52 00

C L O T H E S  L IN E

H em p, 50 f t ...................  2 50
T w isted  C otton , 50 ft. 3 25 
T w isted  C otton , 60 ft. 3 90
B raided , 50 f t ...............  4 00
B raided , 80 f t ...............  4 25
S ash  Cord ..................... 4 50

COCOA

B ak e r 's  ...............................  48
B unte, 15c size ............... 55
B unte , % lb .......................  50
B unte ; 1 lb .........................  48
C leveland .......................  41
Colonial, %s ..................  25
Colonial, % s ..................  22
E pps ...................................  42
H ersheys , % s ...................  42
H ersheys , %s ...................  40
H uy ler ...............................  36
Low ney, % s ...................  48
Low ney, %s ...................  47
Low ney, %s ...................  47
Low ney, 5 lb. c an s  . . . .  47
V an H o u ten  %s ............. 12
V an H outen , %s ............. 18
V an H outen , %3 ............  36
V an  H ou ten , i s  .............  65
W 'an -E ta  ........................... 36
W ebb .................................  33
W ilbur, %s .......................  33
W ilbur, % s .......................  33

COC O A NU T

%s, 5 lb. case  D unham  46
%s, 5 lb. case  .............  45
V*s & %s, 15 lb. case  45
6 an d  12c pkg. in  p a ils  4 75
Bulk, pa ils  ....................... 40
Bulk, b a rre ls  ................... 38
24 8 oz. pkgs., p e r  case  6 30 
48 4 oz. pkgs. p e r  case  5 40

C O FF E E  R O ASTED
Bulk

Rio ...............................  26@28
S an to s  .........................  37@40
M aracabo ........................... 43
M exican .............................  43
G u tam ala  ...........................  42
J a v a  ...................................  50
M ocha .................................  50
B ogota ...............................  43
P ea b erry  .............................  41

Package Coffee

N ew  Y ork B asis  
A rbuekle  ..................... 40 00

M cLaughlin’s X X X X  
M cL aughlin 's  X X X X  p a ck 
age  coffee is  sold to  r e ta i l 
e rs  only. M all a ll o rde rs  
d irec t to  W. F . M cL augh
lin  & Co., Chicago.

Coffee Extracts

N. Y.. p e r 100 ...............  9%
F ra n k 's  250 p ack ag es  14 60 
H u m m el's  50 1 lb ...........10

C O N D E N S E D  M IL K

E agle, 4 doz..................... 11 00
Leader, 4 doz................. 8 60

E V A P O R A T E D  M IL K

C arnation , Tall, 4 doz. 7 50 
C arnation , B aby 8 doz. 7 00
P e t, T a ll .......................  7 60
P e t, B aby .....................  5 25
V an Cam p, T all . . . .  7 25 
V an Cam p, B aby  . . . .  5 25 
D undee, Tall, 4 doz. . .  7 40 
D undee, B aby, 8 doz. 6 85 
S ilver Cow, T all 4 doz. 7 75 
S ilver Cow B aby 6 dz. 5 40

M IL K  COM PO U N D
H ebe, T all, 6 doz.......... 5 90
H ebe, B aby, 8 doz. . .  5 60 
C arolene, Tall, 4 doz. 5 50

CO N FEC TIO N ERY

Stick  C andy P a ils
H orehound  ......................  28
S ta n d a rd  .........................  28

C ases
Jum bo  ............................... 29

M ixed C andy
P a ils

B roken .............................  29
C ut L oaf ......................... 29
G rocers ............................. 23
K in d e rg a rte n  ................. 32
L ead er ............................... 28
N ovelty  ............................. 29
P rem io  C ream s ............  40
R oyal ................................. 28
X  L  O ..............................  27

S pecialties  P a lls
A uto  K isses  (b a sk e ts ) 28 
B onnie B u tte r  B ites  . .35 
B u tte r  C ream  Corn . .  36 
C aram el Bon B ons . .  34 
C aram el C roque tte s  . .  32 
C ocoanut W affles . . .  32
Coffy Toffy ....................  33
F'udge, W aln u t ............  34
Fridge, W aln u t Choc. 35 
C ham pion Gum D rops 27 
R asp b erry  Gum  D rops 27 
Iced O range Jellies  . .  31 
I ta lia n  Bon B ons . . . .  28 
AA L icorice D rops

5 lb. box ......................  2 15
Lozenges, P e p .................. 30
Lozenges, P in k  ........... 30
M anchus ........................... 28
M anchus ..........................  30

B ask e ts  .......................  27
N u t B u tte r  P u ffs  . . . .  32

C hocolates P a lls
A ssorted  Choc................. 35
C ham pion ........................  33
Choc. Chip3, E u rek a  41 
K londike C hocolates 40
N abobs ............................. 40
N ibble S ticks, box . .  2 50
N ut W afe rs  ................... 40
Ocoro Choc. C aram els  40
P e a n u t C lu ste rs  ..........  45
Q u in te tte  .......................  35
R eg ina  .............................  30
V ic to ria  C aram els  . . .  39

Pop Corn Goods

C ra ck e r-Ja c k  P rize  . .  7 00 
C heckers P rize  ..........  7 00

Cough Drops
S oxes

P u tn a m  M enthol .........1 50
S m ith  B ros. ................. 1 50

C O O K IN G  COM POUNDS

Mazola
P in ts , tin , 2 doz...........8 50
Q uarts , tin , 1 doz. . .  8 00 
% Gal. tin s , 1 doz. . .  15 25
Gal. tin s , % doz.......... 14 80
5 Gal. tin s , % doz. . .  22 00

COUPON BOOKS
60 B conom ic g rad e  . .  2 25 
100 Econom ic g rad e  3 75 
500 Econom ic g rad e  17 00 
1,000 Econom ic g rad e  30 00 

W h ere  1,000 books a re  
ordered  a t  a  tim e, sp ec ia l
ly p rin ted  fro n t cover Is 
fu rn ish ed  w ith o u t charge.

CREAM  O F TA R TA R
6 lb. boxes .......................  65
3 lb. boxes .......................  66

D R IE D  F R U IT S  

A pples
E v ap ’ed, Choice, b lk  . .  22 

A prico ts
E v ap o ra ted , Choice ___  38
E v ap o ra ted , F an cy  . . . .  44

Citron
10 lb. box ...........................  60

P eaches
E vap . Choice, U npeeled 24 
E vap . F ancy , U npeeled 26 
E vap . Choice, Peeled  27 
E vap . F ancy , Pee led  29

Peel
Lem on, A m erican  . . . .  35 
O range, A m erican  ......... 36

Raisins
Choice S’ded 1 lb. pkg. 21 
F ancy  S’ded, 1 lb. pkg. 22
T hom pson Seedless,

1 lb. p k g ........................... 23
T hom pson Seedless.

bu lk  .................................  22
California Prunes

SO- 90 25 lb. boxes . .@18% 
70- 80 25 lb. boxes . .@19 
60- 70 25 lb. boxes . .@20 
50- 60 25 lb. boxes ..@ 21%  
40- 50 25 lb. boxes ..@ 24 
30- 40 25 lb. boxes ..@ 28

FA R IN A C E O U S  GOODS 

Bsans

Med. H an d  P icked  . . . .  9
C alifo rn ia  L im as ...........
B row n, H olland  ........... 8

Farina
25 1 lb. p ackages  . . . .  2 80 
B ulk, p e r  100 lbs...........

Hominy
P earl, 100 lb. sack  . . . .  5 25

Macaroni
D om estic, 10 lb. box . .1  10 
D om estic, b ro k en  bbls. 8%
S k in n e r 's  24s, case  1 37% 
Golden Age, 2 doz. . .  1 90
F o u ld ’s, 2 doz. ........... 1 90

Pearl Barlay
C h este r ...........................  5 75

Peaa
Scotch, lb. ..................... 7
Split, lb ...............................  8

Sago
E a s t  In d ia  ....................... 15

Tapioca

P ea rl, 100 lb. sack s  . . . .  12 
M inute, S u b s titu te , 8

oz., 3 doz.....................  4 05
D rom edary  In s ta n t,  3 

doz., p e r case  ......... 2 70

F IS H IN G  T A C K L E  

Cotton Linea

No. 2, 15 fee t .............  1 45
No. 3, 15 fe e t ............. 1 70
No. 4, 15 fee t .............  1 85
No. 5, 15 fe e t .............  2 15
No. 6, 15 fe e t  .............  2 45

Linen Linea

Fudge, Choc. P e a n u t 28 
Sm all, p e r  100 y a rd s  6 66 
M edium , p e r 100 y a rd s  7 25 
L arge , p e r 100 yarda  9 00

Floats
No. 1%, p e r  g ro ss  . .  1 50 
No. 2, p e r g ro ss  . . . .  1 75 
No. 2%, p e r  g ro ss  . . . .  2 25

Hooks— K irby
Stize 1-12, p e r 1,000 . 84
Size 1-0, p e r 1,000 . 96
Size 2-0, pe r 1,000 . . 1 15
Size, 3-0, p e r 1,000 . . 1 37
Size 4-0, p e r 1,000 . . 1 65
Size 5-0, p e r 1.000 . . 1 V

No. 1,
S inkers  

p e r g ro ss  . . 65
No. 2,

3,
p e r gros3 . . 72

No. pe r g ro ss  . . 85
No. 4, per g ro ss  . . . .  i 10
No. 0, per g ro ss  . . . .  i 45
No. 6, p e r g ro ss  .• . .  i 86
No. V, p e r g ro ss  •• . .  2 34
No. 8, pe r g ro ss  . . . .  S SI
No. 9, p e r g ro ss  •. . .  4 «

FLAVORING EX TRA CTS
Jennings D C Brand 

P u re  V an lla  
T erpeneless 
P u re  Lem on

P e r  Dorn.
7 D ram  15 C e n t ...........1 26
1% O unce (¡0 C en t . .  1 80
2 Ounce, 35 C en t . . . .  2 70 
2% O unce 35 C en t . .  2 85 
2% O unce 45 C en t . .  3 10 
4 O unce 55 C ent . . . .  5 20
8 O unce 90 C ent . . . .  3 54 
7 D ram  A sso rted  . . . .  1 31 
1% O unce A sso rted  . .  2 00

Moore’s D U Brand
P e r  Doz.

1 oz. V an illa  15 C en t 1 35 
1% oz. V an illa  25 C en t 2 00
3 oz. V an illa  35 C en t 3 00 
1 oz. L em on 15 C ent 1 35 
1% oz. L em on 25 C ent 2 00 
3 oz. L em on 35 C en t 3 00

FLO U R  A N D  F E E D  
Valley C ity  M illing Co.

Lily W h ite  ................. 13 40
G raham  25 lb. p e r cw t. 5 90
Golden G ran u la ted  M eal,

25 lbs., p e r cw t.......... 5 10
R ow ena P an cak e  6 lb.

C om pound .........  5 60
R ow ena B uck w h ea t 

C om pound .........  6 00
R ow ena C orn  F lou r,

W atson  H igg ins  M illing 
Co.

N ew  P erfec tio n , % s 12 65 

Meal

B olted  ............................... 5 00
Golden G ran u la ted  . .  5 20

W heat
R ed ..................................... 2 14
W h ite  ...............................  2 12

Oats

M ichigan C arlo ts  ........... 78
L ess th a n  C arlo ts  ......... 80

Corn
C arlo ts  ...........................  1 63
L ess th a n  C arlo ts  . . . .  1 6 7

Hay
C arlo ts  .........................  29 00
L ess th a n  C arlo ts  . .  31 00

Feed

S tree t C ar F eed  . . . .  62 00 
No. 1 Corn & O at F d  62 00
C racked  C orn ........... 64 00
C oarse  C orn M eal . .  64 00

F R U IT  JARS

M ason, % p in ts , g ro  8 00 
M ason, p ts ., p e r g ro ss  8 40 
M ason, q ts ., p e r gro. 8 75 
M ason, % ga l., gro. 11 00 
M ason, c an  top3, gro. 2 85 
Ideal G lass Top, p ts . 9 50 
Idea l G lass Top. q ts . 9 90 
Idea l G lass Top %

gallon  .......................  12 00

GELATINE

Cox’s  1 doz. la rg e  . . .  1 60 
C ox 's 1 doz. sm all . .  1 00 
K n o x 's  Spark ling , doz. 2 00 
K n o x 's  A cidu 'd  doz. . .  2 10
M inute, 1 doz...............  1 25
M inute, 3 doz...............  3 75
N elson ’s  .........................  1 50
O xford ...........................  75
P ly m o u th  Rock, P hos. 1 55 
P ly m o u th  Rock, P la in  1 35 
W au k esh a  .....................  1 60

H ID E S  A N D  P E L T S  
Hides

G reen, No. 1 ..................  30
G reen, No. 2 ..................  29
C ured, No. 1 ...................  32
Cured, No. 2 ..................  30
C alfsk in , g reen . No. 1, 65 
C alfsk in , g reen , No. 2, 63% 
C alfsk in , cored . No. 1, 70
C alfsk in , cured , Ño. 2, 68%
H orse, No. 1 ............... 10 00
H orse , N o. 2 ............... 9 00
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P e lti
Old W o o l .....................76@2 00
L am b s ...................  60 @2 00
S hearlings  ......  50@1 50

Tallow
P rim e  .............................  @10
No. 1 ............................  @ 9
No. 2 ............................. @ 8

Wool
U nw ashed , m ed. . . .  @55 
U nw ashed , fine . . . .  @45

R AW  FURS
No. 1 S kunk  ........... 6 50
No. 2 S kunk  ........... 4 50
No. 3 S kunk  ...........3 00
No. 4 S kunk .......... 1 50
No. 4 U nprim e ........... 75
M uskra ts , W in te r . . . .  2 75
M uskra ts , F a ll .......... 1 75
M uskra ts , K itts  ........... 25
No. 1 Raccoon, L a rg e  6 00 
No. 1 Raccoon, M ed. 4 00 
No. 1 Raccoon, Sm all 2 00 
No. 1 M ink. L a rg e  . .  10 00 
No. 1 M ink, M edium  7 00
No. 1 M ink, Sm all 5 00

Above p rices  on p rim e
goods.

H O N E Y
A irline, No. 10 ...........  4 00
A irline, No. 15 ..........  16 00
A irline, No. 25 ...........  8 75

HORSE R A D IS H  
P e r  doz..............................  1 00

J E L L Y
P u re , p e r  pail, 80 lb. 4 60

J E L L Y  GLASSES  
8 oz., p e r doz...................  40

M A P L E IN E
1 oz. bo ttles , pe r doz. 1 75
2 oz. b o ttle s , per doz. 3 00 
4 oz. b o ttle s , p e r doz. 5 50 
8 oz. bo ttles , p e r doz. 10 50
P in ts , p e r  doz..................18 00
Q uarts , p e r doz........... 33 00
% G allons, p e r doz. 5 25 
G allons, p e r doz.......... 10 00

M IN C E  M E A T  
N one Such, 3 doz.

case  fo r ..................... 4 30
Q uaker, 3 doz. case  

fo r ................................. 3 25
MOLASSES  

New Orleane
F an cy  Open K e ttle  . . . .  74
Choice .................................  62
Good ...................................  52
Stock ...................................  28

H a lf  b a rre ls  5c e x tra  
NUTS—W hole 

Almonds, T e rrag o n a  35 
B razils, la rg e  w ashed  26
F ancy  M ixed ..............
F ilberts, B arce lona  . .  32 
P ean u ts , V irg in ia  raw  16 
P ean u ts , V irg in ia,

ro a s ted  ....................... 18
P ean u ts , S pan ish  . . .  25 
W alnu ts  C alifo rn ia  . .  39
W alnu ts, F ren ch  ___

Shelled
Alm onds ......................... 65
P ean u ts , Spanish,

10 lb. box ............... 2 75
P ean u ts , Spanish ,

100 lb. bbl...................  25
P ean u ts , Spanish ,

200 lb. bb l....................  24%
Pecan3 ......................... 1 50
W aln u ts  ..................... 1 20

O L IV E S
Bulk, 2 gal. kegs, each  3 25 
Bulk, 5 gal. kegs, each  8 00
Stuffed, 4 oz................... 1 80
Stuffed, 15 oz.................. 4 50
P itted  (n o t s tu ffed)

14 oz...............................  3 00
M anzanilla , 8 oz..........  1 45
L unch, 10 oz................... 2 00
L unch, 16 oz................... 3 25
Queen, M am m oth, 19

oz....................................  5 50
Queen, M am m oth, 28

oz...................................... 6 75
Olive Chow, 2 doz. cs. 

p e r doz.........................  2 50

P E TR O L E U M  PRODUCTS  
Iron  B arre ls

P e rfec tio n  ..................... 15.7
Red C row n G asoline 22.7 
G as M achine G asoline 44.3 
V. M. & P . N a p h th a  22 7 
C apitol C ylinder, Iron

B bls.................................  39.8
A tlan tic  Red E ngine,

Iro n  B bls....................... 22.8
W in te r Black. Iron

Bbls................................. 13.3
P o la rine , Iro n  Bbls. . .  44.8

PIC K L E S
M edium

B arrels, 1,200 count 12 00
H alf bbls., 600 co u n t 7 50
5 gallon kegs .............. , 2 50

Sm all
B arre ls  ......................... 14 00
H alf b a rre ls  .............. 7 50
5 gallon kegs .............. , 2 80

G herkins
B arre ls  ......................... 25 00
H a lf b a rre ls  .............. 13 00
5 gallon  kegs .............. 4 so

Sweet Small
B arre ls  ......................... 28 00
5 gallon  kegs ........... . .  5 75
H alf b a rre ls  ............. . 15 00

P IP E 8
Cob, 3 dox. in  box . .  1 26

P L A Y IN G  CARDS
No. 90 S team b o a t . . . .  i 25
No. 808, B icycle . . . .  4 00
P e n n a n t ..................... . s 26

POTASH
B ab b itt 's , 2 doz........... . .  ] 76

PRO V ISIO NS 
B arre led  Pork  

C lear B ack  . .  50 00@52 00 
S hort C ut C lear . .  @45 00
P ig  .................................
C lear F am ily  ............. 48 00

Dry S a lt M eats 
S P  B ellies . .  32 00@34 00 

Lard
P u re  in tie rce s  . .  29@29% 
C om pound L a rd  27 @27% 
80 lb tu b s  . . .a d v a n c e  % 
60 lb. tu b s  . . .a d v a n c e  % 
50 lb. tu b s  . . .a d v a n c e  54 
20 lb. pa ils  . . .a d v a n c e  % 
10 lb. pails  . . .a d v a n c e  % 
5 lb. pails  . . .a d v a n c e  1 
3 lb. pa lls  . . .a d v a n c e  1 

Sm oked M eats 
H am s, 14-16 lb. 30 @31 
H am s, 16-18 lb. 28 @29 
H am s, 18-20 lb. 27 @28 
H am , d ried  beef

se ts  ................... 41 @42
C alifo rn ia  H am s 19%@20 
P icn ic  Boiled *

H am s .......... “  35 @40
Boiled H am 3 . . .4 2  @44 
M inced H am s . .  22 @23
B acon ................. 31 @48

S ausages
B ologna ...........................  18
L iver ...............................  1J
F ra n k fo rt ..................... 19
P o rk  ....................... 14@15
V eal .................................  11
T ongue .........................  H
H eadcheese  ...................  14

Beef
B oneless ........  30 00@35 00
R um p, new  . .  40 00@42 OO 

P ig ’s Fee t
% bb ls...............................  1 75
% bbls., 35 lb s ..................3 40
% bb ls.............................  11 50
1 bbl.................................  19 00

T ripe
K its, 15 lb s ........................  90
% bbls., 40 lb s ..................1 60
% bbls., 80 lbs...........  3 00

C asings
H ogs, p e r lb ................. @65
Beef, round se t . . . .  19@20 
B eef, m iddles, s e t . ,50@60 
Sheep, a  skein  1 75@2 00

Uncolored O leom argarine
Solid D a iry  ............... 28@29
C oun try  Rolls ............ 30@31

C anned M eats 
Red C row n B ran d  

Corned Beef, 24 Is  . .  4 25 
R o as t Beef. 24 Is  . . . .  4 25 
V eal Loaf, 48 %s, 5%

oz....................... .............' 1 65
V eal Loaf, 2494s, 7 oz. 2 60 
V ienna Sty le Sausage,

48%s .............................  1 40
S ausage  M eat, 24 Is  3 35
P o tted  M eat, 48%s . .  55
P o tted  M eat. 48 % s 92% 
H a m b u rg e r S teak ” and

Onions, 48 % s .............  1 75
Corned B eef H ash ,

48 %s ........................... 1 75
Cooked L unch  Tongue,

48 %s ....................  4 50
Cooked Cx Tongues,

12 2s ........................... 22 50
Chili Con C arne, 48 Is  1 80 
P ork  and  B eans, 48 13 1 80 
Sliced Bacon, m edium  4 00 
Sliced Bacon, la rg e  6 25 
Sliced Beef, 2% oz. . .  2 05
Sliced Beef. 5 oz.......... 3 60
Sliced Beef, 3% oz. . .  2 70 
Sliced Beef. 7 oz. . . . .  4 55 

M ince M eat
Condensed No 1 car. 1 40
C ondensed B ak ers  brick  19
W et, 30 lb. k a n ak in s  20% 
W et, 50 lb. k a n ak in s  20% 
W et, 150 lb. k a n ak in s  20% 
W et. 300 lb. b a rre ls  20 
W et, 500 lb. tie rc e s  . .  19% 

RICE
F an cy  H ead  ................. 16
B lue Rose ..................... 13%
B roken ............................. 8

R O LL E D  OATS
M onarch , bb ls ...............  9 25
Rolled A vena, bbls 10 00
Steel Cut, 100 lb. sks. 5 r>0 
M onarch , 90 lb. sacks  4 35 
Q uaker. 18 R eg u lar . .  2 10 
Q uaker, 20 F am ily  . . 5 5 0

S A LA D  D RESSING  
Colum bia, % p in ts  . .  2 26 
Colum bia, 1 p in t . . . .  4 00 
D urkee ’s large, 1 doz. 5 80 
D u rk ee ’s m ed., 2 doz. 6 30 
D u rk ee ’s P icnic , 2 doz. 2 90 
Smider’s  large, 1 doz. 2 40 
S n ide r’3 sm all, 2 doz. 1 45

S A L E R A T U 8  

P ack ed  60 lbs. In  box
Arm and H am m er . .  3 25 
W yandotte, 100 %s . .  3 00

SAL SODA
Granulated, bbls...........1 95
Granulated 100 lbs. os. 2 10 
Granulated, 36 2% lb.

packages ............... 2 25

SALT  
Solar Rock

56 lb. sacks .......................  56
Common

Granulated, F ine . . . .  2 35 
Medium. Fine ..............  2 40

SALT FISH  
Cod

Middles ...............................  23
Tablets, 1 lb.......................  25
Tablets, % lb................. 1 75
W ood boxes ...................  19

Holland Herring
Standards, bbls...........  22 50
Y. M„ bbls...................  25 00
Standards, kegs ........... 1 40
Y. M., kegs ................. 1 50

Herring
K K  K  K. N orway . .  20 00
8 lb. pails .....................  1 40
Cut Lunch .....................  1 25
Boned, 10 lb. boxes . . . .  29 

Trout
No. 1, 100 lbs...................  12
No. 1, 40 lbs.....................
No. 1, 10 lbs...................
No. 1, 3 lbs.......................

Mackerel
M ess, 100 lb s ...............  25 00
M ess, 50 lb s ................... 13 26
M ess, 10 lbs................  2 95
Mes3, 8 lb s ........... .. 2 30
No. 1, 100 lb s .............  24 00
No. 1, 50 lb s ...............  12 75
No. 1, 10 lb s .................... 2 80

Lake Herring  
% bbl., 100 lb s ...............7 60

SEED S
A nise .............................  46
C anary . S m y rn a  ......... 20
C anary , S m y rn a  . . . .  16 
C ardom on, M alab a r 1 20
C elery  ...........................  65
H em p, R u ss ian  ........... 12%
M ixed B ird  ...................  13%
M usta rd , w h ite  ......... 40
P oppy  .............................  65
R ape ...............................  16

SH O E B L A C K IN G  
H an d y  Box, la rg e  3 ds. 3 60 
H an d y  Box, sm all . . .  1 25 
B ixby’s R oyal Po lish  1 25 
M iller’s C row n P o lsh  90

S N U F F
Sw edish  R apee 10c 8 fo r 64 
Sw edish R apee, 1 lb. g ls  60 
N orkoping, 10c, 8 fo r . .  64 
N orkoping, 1 lb. g la ss  . .  60 
C openhagen, 10c, 8 fo r 64 
C openhagen, 1 lb. g la ss  60

SOAP
J am e s  S. K irk  & C om pany
A a r în o n  L ’o m  ils* 1 rtA 7A m erican  Fam ily , 100 7 85 
J ap  Rose, 50 cak es  . .  4 85 
K irk ’s W h ite  F lak e  . .  7 00

L a u tz  B ros. & Co. 
Acm e, 100 cakes  . . . .  6 75 
Big M aste r, 100 b locks 8 00
Clim ax,. 100s ............... 6 00
Clim ax, 120s ............... 5 25
Q ueen W hite , 80 cakes  6 00 
O ak Leaf, 100 cak es  6 75 
Q ueen A nne, 100 cakes  6 75 
L au tz  N ap h th a , 100s 8 00

P ro c to r  & G am ble Co.
L enox .............................  6 00
Ivory, 6 oz.......................  8 00
Ivory , 10 oz................... 13 35
S ta r  .................................  7 85

S w ift & C om pany 
C lassic, 100 ba rs , 8 oz. 7 50 
S w ift’s P rid e , 100 8 oz. 6 00
Q uick N ap th a  ............... 6 50
W h ite  L aundry , 100 8

oz..................................... 5 90
W ool, 24 ba rs , 6 oz. 1 70 
W ool, 100 ba rs , 6 oz. 7 00 
W ool, 100 ba rs , 10 oz. 11 00

T rad esm an  C om pany 
B lack  H aw k , one box 4 60 
B lack  H aw k , five bx s  4 25 
B lack  H aw k , te n  bx s  4 00 

Box co n ta in s  72 cakes. I t 
Is a  m ost rem ark ab le  d ir t  
and  g rea se  rem over, w ith 
ou t in ju ry  to  th e  skin.

Scouring Powders
Sapolio, g ro ss  lo ts  ____9 50
Sapolio. h a lf  gro. lo ts  4 85
Sapolio, single boxe3 2 40
Sapolio, h and  ................  2 40
Q ueen A nne. 60 can s  3 60 
Snow M aid, 60 can s  . .  3 60

Washing Pow ders 
Snow Boy, 100 5c . . .  4 1 0  
Snow  Boy, 60 14 os. 4 20 
Snow Boy, 24 pkga. 6 00 
Snow  Boy, 20 pkgs. 7 00

Soap P ow ders  
Jo h n so n ’s  F ine , 48 2 6 76 
Johnson ’s X X X  100 . .  6 75 
L au tz  N ap h th a , 60s . .  3 60
N ine O’Clock ............... 4 25
O ak L eaf, 100 pkgs. •  60 
Old D u tch  C leanser 4 00 
Q ueen Anne, 60 pkgs. 3 60
R ub-N o-M ore ............... 5 50
S unbrlte , 100 can s  . . . .  4 50 
S unbrite , 50 can s  . . . .  2 30

SODA
Bi Carb. K egs ........  4

SPIC E S 
W hole Spices

Allspice, J a m a ic a  . . . .  @18
Cloves, Z an z ib a r .......  @55
C assia, C an ton  .......... @30
C assia, 5c pkg. doz. @40
G inger, A frican  ......... @15
G inger, Cochin ........... @20
M ace. P en a n g  ............. @75
M ixed, No. 1 .............  @17
M ixed, No. 2 .............  @16
M ixed, 6c pkgs. doz. @45
N u tm egs, 70-8 ........... @50
N u tm egs. 105-110 . . .  @45
P epper, B lack  ............. @30
Pepper, W h ite  ............. @40
P epper, C ayenne ___  @22
P ap rik a . H u n g a rian  

P u re  G round In Bulk 
A llspice. J a m a ic a  . . .  @18 
Cloves, Z an z ib a r . . . .  @65
C assia, C an to n  ......... @40
G inger, A frican  ......... @28
M u sta rd  ......................... @38
M ace, P e n a n g  ........... @85
N u tm eg s ....................... @36
P ep p er, B lack  ........... @34
P epper, W h ite  ........... @52
P epper, C ayenne  ___  @29
P a p rik a , H u n g a ria n  ..@ 60 

Seasoning
Chili Pow der. 15c . . . .  1 35
C elery Sa lt, 3 oz..................95
Sage, 2 oz.............................  90
Onion S a lt ................... 1 35
G arlic  .............................  1 35
P onelty , 3% oz.............. 2 25
K itch en  B o uquet . . . .  2 60
L a u re l L eaves  ................. 20
M arjo ram , 1 oz.............  90
Savory . 1 oz. ................  90
Thym e. 1 oz...................... 90
T um eric, 2% oz...............  90

STARCH
Corn

K ingsford . 40 lb s ......... 11%
Muzzy, 48 1 lb. pkgs. . .  9% 
Pow dered , b a r r e l s » . . . .  7% 
Argo, 48 1 lb. pkgs. . . 4 1 5

K ingsford
S ilver Gloss, 40 lib . . .  11% 

Gloss
A rgo, 48 1 lb. pkgs. . .  4 15
Argo, 12 3 lb s ................ 3 0*
Argo, 8 5 lb s ...................3 40
S ilver G loss, 16 31bs. ..11%  
S ilver G loss. 12 61b3. ..11%  

Muzzy
48 lib . p ack ag es  .........  9%
16 31b. p ack ag es  .........  9%
12 61b. p ackages  .........  9%
50 lb. boxes ................... 7%

SY RU PS
Corn

B arre ls  ...............................  75
H a lf B arre ls  .....................  81
B lue K aro , No. 1%,

2 doz.............................. 3 40
B lue K aro , No. 2 2 dz. 4 05
Blue K aro , No. 2%, 2

doz...................................  4 95
B lue K aro . No. 5 1 dz. 4 90
Blue K aro , No. 10,

% doz............................ 4 65
Red K aro , No. 1%, 2

doz...................................  3 65
Red K aro , No. 2. 2 dz. 4 60
Red K aro , No. 2%, 2

doz.................................... 5 25
R ed K aro , No. 5, 2 dz 5 10
Red K aro . No. 10, %

doz..................................  4 85
P u re  Cane

F a ir  ...................................
Good ...................................
Choice ...............................EtS ...........................

T A B L E  SAUCES
L ea & P e rr in , la rg e  . .  5 75 
L ea  & P e rr in , sm all . .  3 25
P ep p er ............................. 1 25
Royal M in t ................... 1 50
T obasco  .....................  3 00
E n g lan d ’s P r id e  . . . .  1 25
A -l, la rg e  .....................  6 00
A -l, sm all .....................  2 90
C apers  ...........................  1 80

T E A
Japan

M edium ..................... 40@42
Choice ......................... 49@52
F an cy  ......................... 60@61
B ask e t-F ire d  M ed’n.
B ask e t-F ire d  Choice 
B asket F ired  F ancy
No. 1 N ibbs ...................  @55
Siftings, bulk ............. @21
Siftings. 1 lb pkgs. @23

G unpow der
M oyune. M edium  . .  35@40 
M oyune. Choice . . .  40@45

Young Hyson
Choice ......................... 35@40
F a n c y  .........................  50@60

Oolong
F orm osa. M edium  . .  40@45 
F orm osa, Choice . .  45@50 
F orm osa. F an cy  . .  55@76 

English Breakfast 
Congou, M edium  . .  40@45 
Congou, Choice . . . .  45@50 
Congou, F an cy  . . . .  50@60 
Congou, Ex. F an cy  60@80

Ceylon
Pekoe. M edium  . . . .  40@46 
Dr. Pekoe, Choice ..45@48 
F low ery  O. P . F an cy  55 @60

T W IN E
C otton. 3 ply cone . . . .  75 
C otton, 3 ply balls  . . . .  75 
H em p, 6 ply ...................  25

V IN E G A R
Cider, B en ton  H a rb o r . .  35 
W h ite  W ine, 40 g ra in  20 
W hite  W ine, 80 g ra in  27 
W hite  W ine, 100 g ra in  29 
O akland V in eg ar & P ick le  

Co.’s B rands.
O akland  A pple C ider . .  40 
B lue R ibbon Corn . . . .  28 
O akland  W hite  P ick ling  20 

P ack ag es  no charge.
W IC K IN G

No. 0, p e r  g ross ........... 70
No. 1, p e r  g ro ss  ........... 80
No. 2, p e r  g ro ss  . . . .  1 20 
No. 3, p e r  g ro ss  . . . .  1 90 

W O O D E N W A R E  
Baskets

B ushels, w ide band,
w ire  h an d les  ............. 2 10

B ushels, w ide band,
wood hand les  ........... 2 25

M arket, drop  hand le  . .  85
M arket, sing le  hand le  90
M arket, e x t r a ............... 1 35
Splin t, la rg e  ............... 8 25
Splin t, m edium  ........... 7 25
Splint, sm all ............... 6 75

B u tte r  P la te s  
E sc an a b a  M an u fac tu rin g  

Co.
S ta n d a rd  W ire  E nd

P e r  1.000
No. % ........................... 2 69
No. % ............................... 2 88
No. 1 ............................. 3 08
No. 2 ...............................  3 63
No. 3 .................................  4 52
No. 5 .............................  6 28
No. 8-50 e x tra  sm  c a r t 1 10 
No. 8-50 sm all ca r to n  1 15 
No. 8-50 m ed’m  c a rto n  1 20 
No. 8-50 la rg e  ca rto n  1 45 
No. S-50 e x tra  Ig c a r t  1 75 
No. 4-50 jum bo  ca rto n  1 20 

C hurns
B arre l, 5 gal., each  . .  2 40
B arre l, 10 gal. each  . .  2 55
Stone, 3 g a l................... 39
Stone, 6 g a l................... 78

C lothes P ins. 
E sc an ab a  M an u fac tu rin g  

Co.
5 gross bulk ................... 1 90
No. 60-24, W rap p ed  . .  4 50 
No. 30-24, W rapped . .  2 30 
No. 25-60, W rap p ed  . .  4 50

Egg C ases
No. 1, S ta r  ................... 4 00
No. 2, S t a r ..................... 8 00
12 oz. size ....................... 4 50
9 oz. size .......................  4 25
6 oz. size ....................... 3 90

F au ce ts
C ork lined, 3 in. ........... 70
C ork lined, 9 in .................. 90
C ork lined, 10 in .............  90

Mop S ticks
T ro jan  sp rin g  ............  2 00
E clip se  p a te n t sp rin g  2 00
No. 1 com m on ............. 2 00
No. 2, p a t. b ru sh  hold 2 00
Ideal, No. 7 ................... 2 00
20oz. co tton  m op heads  4 80 
12oz. co tton  mop heads  2 60

P a lls
10 q t. G alvanized  . . . .  3 75
12 q t. G alvanized  . . . .  4 00 
14 q t. G alvanized  . . . .  4 50 
F ib re  ...............................  8 00

T oothp icks
E scan ab a  M an u fac tu rin g  

Co.
No. 48, E m co ............  1 75
No. 100, E m c o ............... 3 25
No. 50-2500 Em co . . .  3 25 
No. 100-2500, E m co . .  6 25 

T rap s
M ouse, wood, 4 holes . .  60 
M ouse, wood. 6 holes . .  70 
Mou3e, tin , 5 holes . . . .  65
R at, wood .........................  80
R at, sp rin g  .....................  80
M ouse, sp rin g  .................  20

T ubs
No. 1 F ib re  ................. 42 00
No. 2 F ib re  ................. 38 00
No. 3 F ib re  ............... 33 00
L arg e  G alvanized  . .  13 25 
M edium  G alvanized  11 25 
Sm all G alvanized  . . .  10 25 

W ashboards
B an n er Globe ............... 4 75
B rass, S ingle ..............  6 50
G lass. S ingle ............... 6 00
D ouble P ee rle ss  ......... 7 00
Single P ee rle ss  ........... 6 50
N o rth e rn  Queen ......... 5 75
U nive rsal ....................... 6 25

W indow Cleaners
12 in. . 1 66
14 in. . 1 86
16 in.

Wood Bowie
. 2 30

13 in. Butter ............. * O?15 in. B u tte r  ............. . 7 OO
17 in. Butter .............

Bntffr ............
u  0s

19 In 3  o*

W R A P P IN G  P A P E R  
F ib re , M anila, w h ite  6%
No. 1 F ib re  ................... 8
B u tch ers  M anila  ........  7%
K ra f t  ...............................  12
W ax B u tte r, sh o r t c’n t  25 
P a rc h m ’t  B u tte r , ro lls 25

Y E A S T  C A K E
M agic, 3 doz................... 1 45
Sunligh t, 3 doz.............. 1 00
S unlight. 1% doz.............  50
Y east Foam , 3 doz. . .  1 45 
Y east Foam , 1% doz. 73

Y E A S T — C OM PRESSED  
F le ischm an , p e r doz. . .  24

SPECIAL 
Price Current

A X L E  G REASE

KITCHEN
KLENZER

80 can  cases, $4 p e r case  

P E A N U T  B U T TE R

B el-Car-M o Brand
S oz., 2 doz. in case  ..
24 1 lb. pa ils  ................
12 2 lb. pails  ...................
5 lb. pails, 6 in c ra te
10 lb. pails .......................
15 lb. pails  .......................

50 lb. tin s  .........................
100 lb. d rum s .................

S A LT
M orton’s Salt

P e r case, 24 2 lb s .......... 2 00
F ive case  lo ts  ........... 1 90
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P r o c e e d in g s  I n  G ra n d  R a p id s  B a n k 
r u p tc y  C o u r t .

G rand  R apids, Nov. 15—In  th e  m a tte r  
of E rn es t M. S trouse, doing business a s  
th e  B a tte rv  se rv ice  G arage, a  first m e e t
ing  w as held th is  day. C laim s w ere a l 
lowed. W a lte r  l i .  Brooks, of G rand  R ap 
ids. w as e lected  tru s te e  and  his bond w as 
fixed a t  $500. T he a sse ts  w ere  sold to  
C. L. A dam s fo r $200 and  th e  sale con
form ed. M eeting  ad jo u rn ed  w ith o u t day.

Nov. 4—In  th e  m a tte r  of M einhard  
C ontent. H e filed a  vo lu n ta ry  p e tition  
in b an k ru p tcy  and  w as ad ju d ica ted  a  
b an k ru p t on Nov. 4. T he schedu les show 
th e  following: L iab ilities, $2,200.39; a s 
sets . $377.40. T he firs t m ee tin g  w as held 
Nov. 17, a t  w hich tim e th e  b a n k ru p t w as 
exam ined  an d  o rd e r m ade th a t  no tru s te e  
be appo in ted  a t  th is  tim e. M eeting  a d 
journed . Follow ing is a  lits  of th e  c re d 
ito rs:

Secured.
G eorge E . E llis. G rand  R ap ids ..  $183 00 
W inegar Fu rn . Co.. G rand  R apids 630.00 

U nsecured.
G. R. P ress. G rand  R apids . . . .
Norw ood M arket, G rand  Rapids 
S ch u tie  D rug  Co., G rand  Rapid 
W est D rug Co., G rand  R apids . . . .  5.
H erpo lsheim er Co.. G rand  R apids 146. 
Collins N o rth e rn  Ice Co., G rand

R apids ...............................................
Dr. G. V andenberg . G rand  R apids 
G. R. E lec tric  Co., G rand R apids 
Dr. E. Schoor. G rand  R apids . . . .
G. R. S av ings B ank. G rand

R apids ...............................................
B rink  & B eecher. G rand  R apids 
C onsum ers Ice Com pany, G rand

R apids .............................................
F red  F . Cole. G rand R apids ..........
F ran ces  L indquist. G rand  R apids 
Golden & B oter, G rand  R apids . . .
B. D. C oati s Co., G rand  R apids ..
Chas. A. Coye, G rand  R apids ----
H a rry  H agadone, S p a rta  ................
Shank  F ire  P roof S to rage  Co.,

G rand  R apids ................................. 31.50
A. Sigel. G rand R apids .....................
A rtie  S p ring  W a te r  Co., G rand

R apids .............................................
P e te rs en 's  D ru g  Store. G rand Rapid 
G. R. D airy  Co., G rand R apids . . .
W es t D rug  Store, G rand  R apids
C. N. W illis T ran s fe r  Co.,

G rand  R apids .................................
C harles  T ran k la , G rand  R apids . . .
H o te l P an tlin d , G rand  R apids . . . .  
N a tio n a l B iscu it Co . G rand R apids 7.97 
George K ra ft Co., G rand R apids 
H erpo lsheim er Co.. G rand  R apids 
B ertsch  M arket, G rand R apids . . .  
S tan d a rd  Oil Co.. G rand  R apids .. 
C itizens Tele. Co.. G rand  R apids 
M. P iow aty  & Sons. G rand R apids 
W ein er Cap Co., G rand  R apids . .  
C hicago P ack in g  Co., G rand  R apids 
W oodhouse Co.. G rand R apids . . . .  
C harles  F . U knavy, J J r . ,  G rand

R apids ...............................................
H ousem an  & Jones. G rand R apids 
B ixby Office Suply Co., G rand

R apids ...............................................
W ilson & Co.. G rand R apids . . . .  
C om m onw ealth  Co. P rin tin g . G rand

R apids .............................................
S. E dw ard  Shepard. G rand R apids
B en jam ins . G rand  R apids ..............
H. & R. Sign Co.. G rand  R apids 
B lack  & W h ite  T ax i Co.. G rand

R apids .............................................
F o s te r. S tevens Co.. G rand R apids
G. R. News. G rand R ap ids ..............
W . B. J a rv is  Co., G rand R apids ..
Lee & Cady. G rand  R apids ..........
N orth  P a rk  G rocery, C ity ..............
R ysdale C andy Co.. G rand  R apids 
Serfiing Co., G rand  R apids ............

1.20
7.4V
3.44

1.65
2.50

ie!oo
57 50 
40.00

3 07

17.$5 
3.30 

30.94 
30.00

7.93 
4 40

J. V an W esten b ru g g e  Co., G rand
R apids .............................................  *f§

W orden  G rocer Co., G rand  R apids 1S.6d
C anada  W oolen Mills ........................ 60.00
K. R eynier, St. P au l, M inn..........  16a.OO
Reed A- C heney Co., G rand  R apids 1.55

Nov. 22—in  the  m a tte r  o f Y ern  E. 
Cooper, th e  first m eeting  w as held th is  
day. and  th e  b an k ru p t exam ined , an  o r 
de r m ade th a t no tru s te e  be appo in ted , 
an d  an  o rder m ade th a t  exem ptions be 
confirm ed as  c la im ed. C laim s w ere  a l
lowed. T he m eeting  ad journed .

Nov. 22—In th e  m a tte r  o f W alte r 
L vnch . of W ellston . H e w as a d ju d ic a t
ed a n  inv o lu n ta ry  b an k ru p t Nov. 21. 
M ade o rd e r fo r th e  b an k ru p t to  file 
schedules. _

Nov 22—T he G rand  R apids F ib re  F u r -  
ad ju d ica ted  b a n k ru p t 

w th e  follow-
nit ure Co. w as adjm
Nov. 21 T he schedules
ing: 1.iab iliteis. $72.16
473 27. O liver B. Row
under tru s t  m ortgage.
list of •the c red ito rs :

Secured.
C itv  of G rand  R apids, tax es  ----- $5,032.01
S ta te  of M ichigan, ta x e s  ..........  1.485'.64
O liver B. R ow lette, G rand R apids 2,906.47
E. J . A dam s, G rand  R apids ..........  950.00
C lapperton  <£ Owen, G rand

R apids .......................................  U nknow n
M cM ullen M achinery  Co., G rand

R apids .............................................  345.00
H arlan  J. D udley, G rand  R ap ids 15.000.00 

The follow ing a re  item s  of accoun ts  
ch arg ed  to  O. "B. R ow lette  . as  tru s te e  
d u rin g  h is  a d m in is tra tio n  u n d er said  
t ru s t  ’ m ortg ag e  bu t w hich he cla im s 
should be assum ed  and  pa id  by G rand
R apids A irplai 
Am. D is tric t Tel 7ra n d  R ap ids $27.00

B ro thers . G rand  R apids .......... 2.00
- -  " r a n d  R apids 3.00M. Bra..«.. ~  -...................... — «

Davis T ran s fe r  Co., G rand Rapids 
lb  M ullen  M achinery  Co., G rand

R apids ...........................................
B u rroughs A dding M achine Co.,

31.50
1 >etroit 

Am. D ist. Tt?1. Cc G rand R apids
4 15 T isc h -H ine C'o.. Gran d  R apids . . . .

o o  10
A m erican  La F ran ice E ng ine  Co.,

! 8.03 C. B. W ardle■. Ion ;a  ............
4 . SO Pow ell E lect lHe O G rand R apids

42.85 M ichigan Iroia W o rks, G ran d

30.50 A. B. Knowls?on Co.. G rand R apids
I T ¡secured.

4.30 A cm e W eldirig Co .. G rand R apids S
7.97 Alden & Jud con. <Grand R a pids ..

34.29 Am. D is tric t Tel. Co., G rand

B aer B rothel - V . "  X ew York, N. Ÿ.
ù 37 Jo h n  Thw a tes. C3ran d  Ra;pids
5.25 B asse tt & ■Nablj Co. Phil;adelph ia

B rotl...... ...........  D e tro it ...........
Bixby Office Supply Co., G rand

r, G rand R ap ids .
New York

24.84 B ridgport W ood F
M ilfon1. Conn.

47.00 F red  J. B rogger, C
11.50 \Y H. B r own <

B uhl Son?: CO., D.
1.47 B urroughs Adding

11.43

15.00
125.00

221.70

21.92 
10 97 

113.14 
587.10 
35.28

100.42

59.05 
623. ÒS 
34S.00

13.90

2 40 
1.50

4.95

1 SO 
2.40

1.21

D etro it .............................................  11-78
A. F . B urch  Co.. G rand  R apids ..  133.71
Cappell F u rn . Co.. D ayton. O. . . .  539.38
C en tra l M ichigan P a p e r Co.,

G rand R apids ................................. 587 35
C en tra l Vide. Co., G rand R apids 126.oo 
C ham pion Mfg. Co., C hicago . . . .  60.48
C olum bia T ran s fe r  Co.. G rand R apids .75 
C onsum ers P ow er Co.. G rand

R apids .............................................  128.94
Dailv \ r t  san  R ecord Co., G rand

"R apids ............................................. 119.00
D ennev H iiborn  & R osenbach.

P h ilad e lp h ia  ...................................  67.60
IV  W illis  Mfe. Co.. Toledo. O. 69.52

AMERICA'S GREATEST NEED.
Above all else, this country needs a nationwide revival of old- 

fashioned prayer meeting religion—
A religion that  makes a man realize that every act is recorded 

on his own conscience and that though it may slumber, it can never 
die—

A religion that makes an employer understand that if he is uniair 
to his employes and pays them less than fair wages, measured by 
their ability and bv their efficiency and zeal, he is a robber

A religion that makes an employe know that if he does not g n e  
full and efficient service he. too. is a robber—

A religion that makes a man realize that by driving too hard a 
bargain with his servant,  his employe, or his merchant, lie can he 
just  as much a profiteer as the seller or producer who -\q sajputAts 
false weight, false packing or false charges—

A religion that will make the laboring man who by threats or 
bv actual violence against  the non-union man s tn r  es to keep him 
out of employment, realize that he is at heart a murderer and is m ur
dering the individuality and the liberty oi his lellow-man. and is 
displaying a hatred  which, if it has the opportunity, will commit 
physical murder.

Until  the people of this Nation accept and live this religion there 
will be strife where there should be peace; there will be strikes and 
lockouts and murder where there should be co-operation and h a r
mony; there will be hatred where there should be friendship and lo\e.

In the Golden Rule, followed in the fullness of the spirit  oi this 
kind of religion, there would be found a solution for every business 
trouble; there would be created friendship between employer and 
employe: capital and labor would work in harmony and with efficiency, 
efficiency for the capital and efficiency for the labor, with profit to 
both. " Richard H. Edmonds.

A. D e W ind t, G rand  R ap id s  . .  208.30
Jo h n  D uer & Sons, B altim ore  . . .  73.84
D uham el P r in tin g  Co., G rand R apids 6.72 
Jo h n  H. D unn  Co., G ardner, M ass. 9.00
E a to n  C lark  Co., D e tro it ............  22.71
F orbes S tam p  Co., G rand  R apids 2.00 
F o ste r, S tevens Co., G rand  R apids 100.00
F u rn . W orld, New Y ork ................. 55.88
G. R. A ssn. Com m erce, G rand

R apids .............................................  25.00
G. R. Blow P ipe  & D ust A rre s te r

Co., G rand  R apids .....................  65.00
G. R. Dowell W orks, G rand  R apids 2.37 
G. R. D ry Goods Co., G rand  R ap ids 77.16 
G. R. E lec tro ty p e  Co., G rand

R apids .............................................  70.97
G. R. H a rd w are  Co.. G rand  R apids 5.25
G. R H erald . G rand  R apids ........... 118.50
G. R. N ews, G rand  R apids ............. 15.00
G. R. P re s s  Co., G rand  R apids . . .  82.41
G. R. V arn ish  Co., G rand R apids 651.83
G. R V ulcaniz ng  Co., G rand  R apids 44.35
G. R. W a te r  W orks. G rand  R apids 68.28 
G rea t W este rn  Oil Co., G rand

R apids .............................................  66.51
H. H ansen , G rand R ap ids ............. 127.70
H ey stek  & Canfield. G rand R apids 331.SO 
A. L. Holcom b & Co., G rand R apids 16.50 
H ote l P an tlin d , G rand  R apids . .  28 56
H en ry  Jacobs. C h i'a g o  .....................  10.00
Jack so n  C ushion  S pring  Co., J a c k -

son .....................................................  320.36
L aw rence  M cF adden Co., P h ilad e l-

A. L e ite lt Iron  W orks, G rand  R apids 58.09 
M ich. Eng. Co., G rand  R ap ids . .  45.75
M ich. Ex. P r iv a te  B ank , G rand

R apids ...............................................  15.81
M ichigan Mfg. A s s n , D e tro it ----- 50.00
F. J . A dam s, G rand  R apids ..........  167.12
N ationa l A ssn. C h air M frs., C hicago 21.10 
N o rth e rn  In su la tin g  Co., S t. P a u l 306.80
N atio n a l Glue Co., C hicago ........... 234.90
P eriod ica l P ubl. Co., G rand R ap id s  117.75 , 
P o s ta l T e leg raph  & Cable Co.,

G ra n d  R a p id s  ...................................  *•**
Q uigley L br. Co., G rand  R ap ids 199.16 
F. R anniv ille  Co., G rand  R ap ids 8.50
F. A. R auch  Co., C hicago ........... 65.85
R obert R itch ie  Co., P h ilad e lp h ia  61.20
M. H. R ogers, New* T o rk  ............... 389.44
W. R um sey, Rom eo .............................  13.05
Row lson P r in tin g  Co., G rand  R apids 4.25 
R ad er T ire  Co., G rand  R ap ids . .  140.06
W K. Schm id t, Grand Rapids . . .  48.00
Jo h n  Seven, G rand  R apids ............. 34.00
Sh rw in  & "Williams ......................... 1-45
W .lb a r & Co., G rand  R apids ----- 635.40
Skillm an Lbr. Co., G rand  R ap id s  278.60 
H a rley  S m ith  F u rn . Co., G rand

R apids ..................    1,000.00
.1. H . S m ith  Coal Co., G rand R ap ids 100 00
Spool C o tton  Co., N ew  Y ork  ......... 47.20
S ta n d a rd  L inseed Co., C leveland, O. 59.49
Tousev V arn sh  Co., C hicago ----- 110.83
T ra n t H ine  Mfg. Co., N ew  B rita in  8.25

Burnham, Stoepel & Co.
§

Wholesale Dry Goods

48 North Ionia Ave.

Citizens Phone 1474

G r a n d  R a p i d s ,  M i c h i g a n

Lily White
“ The Flour the Best Cooks Use”

is bought by those women who demand quality; 
who take keen delight in producing the best bread.

Good bread truly is the Staff of Life. It is sus
taining, produces energy, and is thoroughly sat
isfying.

This is particularly true of bread baked from LILY 
WHITE FLOUR. Please note the delicious flavor, 
good volume, excellent texture and splendid color 
of the bread.

Your dealer will return your money if you do not 
like it better.

VALLEY CITY MILLING CO.
Grand Rapids, Mich.

Ads like th e se  are being run regularly and continuously In the principal 
p ap ers  throughout M ichigan. You w ill profit by carrying L ily W hite Flour 
in s tock  at all tim es, thereby being placed In position to supply the demand 
are a re  help ing  to  c re a te  fo r Lily W hite Flour.
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T u rn e r  Seym our Mfg. Co., T o r-
ring ton , Conn. ................. 666.81

U. S. In can d escen t L ig h t Co., St.
Louis, Mo..............................................

Vis M fg. Co., G rand  R ap id s  ......... 40.00
C. B. W ard le , Io n ia  .........................  632.14
VV. Mich. M achine & Tool Co.,

G rand  R ap id s  .................................  50.00
W est Side Iro n  W orks, G rand

R ap ids .............................................  12.00
W es te rn  U nion Tel. Co., G rand

R ap ids .............................................
W h ite  Prin ting: Co.. G rand  R apids 4o4.98
W illiam son  G lue Co., C hicago ----- 21.00
D  S. W illis Coal Co., C hicago . . .  106.33
W indsor U p ho ls tering  Co., G rand

R ap ids .............................................  21.00
W indso r U pho lstern ig  Co., G rand

R ap id s  .............................................  239.29
C lark  Youngs, G rand  R apids ----- 19.00
C lapperton  & Owen G rand  R ap ids 1,005.55 
Y. M. C. A W a r  F und , G rand

R apids ...........................................  103.75
P ro m isso ry  no tes  h av e  been  g iven  for 

th e  follow ing am o u n ts :
Alden & Judson , G rand  R ap ids ..$200.00 
A m erican  H ardw ood  Lbr. Co., St.

Louis, Mo.......................................... 125.00
A m erican  Mfg. Co., G rand  R ap ids 199.72
Jo h n  T h w aite s , G rand  R ap ids -----150.00
B em is In d ian ap o lis  B ay  Co., I n 

d ianapo lis, In d ..............................  35.89
B ridgeport W ood F in . Co., N ew

M ilford, Conn. . .  ....................... 106 62
Cen. B oiler & Supply Co.. G rand

R ap ids ...................................................  82.81
C en tra l M ich. P a p e r  Co., G rand

R ap id s  ...........................................  135.00
C lapperton  & Owen G rand  R apids 1,467.00 
C. B. C lark  D ow el W ks., G rand

R ap ids .............................................  45.25
W alte r  C lark  V eneer W orks, G rand

R ap ids .............................................  160.87
C oalburg  C ollier Co., R onda, W . Va. 28.60 
D ale B ro th e rs  Co., G rand  R ap ids 50.50
A. De W ind t, G rand  R apids ----- 176.44
D udley L u m b er Co. G rand  R ap id s  4,426.78 
D uham el P r in tin g  Co., G rand

R apids ...............................................  30.24
F o u r S ta te s  Coal & Coke Co.,

P it tsb u rg h , P a ..................................  73.87
F u rn itu re  E xchange , G rand  R ap ids 847.00 
Gayoso Lbr. Co., M em phis, Tenn. 172.92 
G. R. B edding  Co., G rand  R apids 179.87 
G. R . B ra ss  Co., G rand  R ap ids  . .  35.56
G. R. V arn ish  Co., G rand  R apids 135.48 
G. R. W ood F in ish in g  Co., G rand

R apids ...............................................  102.97
H e th  C otton  Elec. Co., G rand

R ap ids ...........................................  30.30
W . G. H u g h a rt, G rand  R apids . .  693.99
A. B. K now lson Co., G rand  R apids 629.38 
M ich. E ng. C o , G rand R apids . . . .  225.00 
M ossm an Lbr. Co., M em phis, T enn. 42.92 
N at. A ssn. C h air M frs., C hicago 105.20 
N o rth e rn  In su la tin g  Co., S t. Pau l,

M 'n n ......................................................  125 66
Q uigley Lbr. Co.. G rand  R ap ids  2,544.09
F. R anniv ille  Co.. G rand  R ap ids 20.41
O. B. R ow lette, G rand  R ap ids  . . . .  350.00
S inger Sew ing M achine Co.. C hicago 47.54 
S tan d a rd  Oil Co.. G rand  R apids 76 06
Sure Oil Co., G rand  R ap ids ........... 38.89
M rs. Jo h n  T h w aite s . G rand  R ap ids 524.42 
T ran g o tt S chm id ts  & Sons, D e tro it 145.92 
V ail C ooperage Co.. F t. W ayne  231.75 
Valiev C ity  Ice & Coal Co., G rand

R ap ids .............................................  35.41
C. B. W ard le , Io n ia  ...............................200 90
B road & M ark et N a tio n a l B ank ,

N ew ark , N . J .................................. 103.00
E a s t R iver N a tio n a l B ank. N. Y. 312.67 
U nion P a p e r  & T w ine Co., D e tro it 340.96 
Jo h n  T h w aite s , G rand  R apids . . . .  88.63
George E . T h urber. M *nneapolis 69.38 
B A. De G raaf, G rand  R apids . . . .  119.19 
E ugene M. T ilden. L os A ngeles 28.70 
A rchie McCoy, G rand  R ap ids . . . .  8.38
B . C- Pax ton , N ew  Y ork C ity . .  30.55
.1. A. V anderveen . H olland ........... 384.14
G. R. & I., G rand  R ap id s  .......... U nknow n

When Women Buy Men’s Goods.
At every counter in a m en’s fu r

nishing store where goods unfam iliar 
to  wom en are sold—the pipe counter, 
for instance— there is a saleswom an. 
A pipe is so essentially  a m an’s 
p roperty  th at the m anager of the 
store has found, a woman finds it 
difficult and som etim es em barrassing  
to  buy one. T here  are m any ques
tions she would like to  ask: but she 
hesitates to ask a salesm an because 
she fears her questions m ay sound 
foolish to  him. A salesw om an is 
therefore a welcome sigh t to  her. 
And the m anager finds he has enough 
women custom ers, as a result, to  keep 
the saleswom an at the counter p rofit
ably busy. G. Hall.

M odesty is not the basis of adver
tising  and the m erchant who is 
afraid to tell the public w hat a good 
stock and store he has and w hat good 
service he gives will die unknown.

Affectionate Letters In Girlish Writ
ing Sell Hats.

The Men’s Toggery, of Jamestown, 
N. Y., called men “dear,” and as a 
result sold more than $3,000 worth 
of hats to the gentlemen in a three- 
day sale. The manager is now of the 
opinion that advertising pays, espec
ially when worded in endearing 
phrases.

For two weeks before the sale 
opened ten girls of the business col
lege were employed in writing letters 
to a specially prepared mailing list of 
men who either frequented the store 
or were well-known in the commun
ity. All letters were written in long- 
hand on high-grade bond paper of the 
style such as ladies use when writing 
to a gentleman, the envelopes being 
plain to match the paper.

When the letter is read it will be 
appreciated that the recipient is filled 
with wonder and interest from the 
first line in the last paragraph, in 
which the nut of the whole plan is 
phrased. Not only is the salutation 
endearing, but the subject matter 
catching.

D ear Jo h n :
I am th ink ing  about you th is a fte r

noon and w onder if you are th inking 
about me. I sure do wish you were 
w ith me for it is lonely w ithout you.

"T he o ther day I was looking out 
of m y window and saw you go by 
My, bu t you sure looked handsom e, 
but dear, you looked so unhappy. 
And I do w ant you to  be happy, dear.

I have often though t how much 
happier you would be if you were 
w earing  one of those nice ha ts which 
T saw M onday at the M en’s T oggery  
Shop. If I were able I would buy 
you one. but as I am not now, I wish 
you would buy one for yourself.

W on’t you please do th is for me?
I won’t ask much m ore of you. Please 
go down to-day and look a t them  for 
m y sake.

Y ours as ever.
Biz E. Seller.

Variations in signature may be 
used, such as: Lora Lie (Lorelei), 
Betty Does (bet he does), Gladys 
Kanby (glad as can be), Si Renn 
(siren). Will Save, Frank W. Riter.

The Men’s Toggery Shop received 
far more advertising from this letter 
than the large sale resulting. Many 
of the married men of the city thought 
the letter an immense joke, and “ac
cidently” left it where their wife 
would find and read it, and the letter 
has been the talk of the town for 
months, and will continue to be. The 
men haven’t finished their laugh on 
wife yet. And the Toggery gets the 
talk—advertising.

An Inopportune Arrival.
SAY!
W hen  th e  g irl com es in
From  th e  recep tio n  room
And says th e re  is a  m an  to  see you;
A nd you th in k  m aybe i t  is som ebody
W ho w a n ts  you to  w rite  him  a  speech
O r so m eth ing ;
A nd go o u t to  see him  
And find it  is a  co llecto r 
W ith  a bill fo r  five do lla rs;
And you say  you a re  so rry
T h a t you h a v e n 't  a c en t of m oney;
And he  say s  th is  acco u n t 
H as  been  ru n n in g  a  long tim e ;
A nd you say
I t is costing  a  lot to  live 
A nd th e re  h a s  been s ickness 
And th a t  you w ere  robbed 
A nd th a t  you don’t  see how 
T hey  a re  go ing  to  g e t blood 
O ut of a  tu rn ip ;
And ju s t  th e n  a  m an  com es in 
And say s  to  you—
“ H ello there!
J u s t  dropped in to  p ay  you th a t  five 
I ow e vou”—
TISTF.N  H E R E —
W H A T  D O ES A F E L L O W  SAY T H E N ?

C harles T. S cherm erho rn .

BUSINESS WANTS DEPARTMENT
Advertisements inserted under this head for three cents a word the first 

Insertion and tw o cents a word for each subsequent continuous Insertion. 
I f  set In capital letters, double price. No charge less than 25 cents. Cash 
must accompany all orders.

FO R  SA LE—G eneral s to re ; good f a rm 
ing  co u n try ; good b u s in ess ; tw o  ra i l 
roads . W ill invoice $5,000. Good rea so n  
fo r selling. A ddress J . W . M cC lintick,
B roughton , K an sa s. ______________  589

F o r Sale—G arag e  an d  accesso rie s  s to re  
in  live tow n, do ing  a  good business. 
Good rea so n s  fo r  selling. A ddress  No.
590, care  M ichigan T rad esm an .______ 590

W an ted —Stock sa le sm an  to  sell s to ck  
in a  going  concern . T h is  s tock  w ill sell 
to  th e  m ost co n se rv a tiv e  investo r. Good 
com m ission . Good te rr i to ry . L ive leads 
fu rn ished . H ig rad e  M otors C om pany,
H a rb o r Springs, M ichigan.__________ 591

F o r Sale—A n estab lish ed  g en era l m er- 
chand ise  s to re  loca ted  in th e  h e a r t  of a 
fa rm in g  an d  lum b erin g  d is tr ic t in N o r th 
e rn  M ichigan. W rite  to  B ox 97, Jo h an n es-
burg , M ichigan. _______________592

Good B usiness  F o r  Sale—A s w e have 
o th e r  business, we w ill sell o u r business, 
s tock  co n sis tin g  of shoes an d  g roceries. 
W ill invoice ab o u t $10,000. G etz  B ros.,
Box 57, B angor, M ichigan.__________ 593

To E xchange—A  fo rm er m e rc h a n t w ill 
exchange  h is  244 ac re s  good fa rm  land, 
a t  $40 p e r  acre , fo r  s to ck  o f m e rc h a n 
dise. W rite  him . B ox 188, M ancheste r,
T ennessee. ___________________594

W an ted  — E xperienced  re a d y -to -w e a r  
b u y er an d  m a n a g e r  fo r th e  la rg e s t  re ad y - 
to -w e a r  d e p a r tm e n t in  th e  Sou th , doing  
over one m illion d o lla rs  yearly . Give 
fu ll p a r tic u la rs  in  firs t le tte r . A ddress 
No. 595, c a re  M ichigan T rad esm an . 595 

W A N T E D —E stab lish ed  bu sin ess  e a r n 
ing  o v er $6,000; n o th in g  else considered ; 
am  no a g en t. P . O. Box 354, D ayton,
Ohio. ________________________________596

F o r Sale O r R en t—A s tr ic tly  m odern  
s to re  on m ain  s t r e e t  in  V icksburg , M ich
igan . M iss A da  E . E rw ine, 148 In k s te r
Ave., K alam azoo, M ichigan._________ 597

W anted—T o buy a  shoe s tock  of $3.000, 
less  o r  m ore. W ill p ay  cash . A ddress 
E . R inn, 132 S outh  B urd ick  S t., K a lam a-
zoo, M ichigan.________________________578

F o r Sale  O r E x change—B rick  s to re  
building, fla t above. G arage  in connec
tion . Only one in tow nsh ip . J . C.
H add ix , B en tley , M ichigan.__________580

LOCATION W A N T E D —A nyone k n o w 
ing  of a  good loca tion  fo r v e te rin a ria n , 
k ind ly  ad d re ss  D r. E . C. Jesp e rsen , 310 
H e n ry  Ave., G rand  R apids, M ich. 581 

FO R  SA L E—One th re e -b a rre l  R ead 
m ixer, 1916 model, used  less  th a n  100 
tim es. M otor a tta ch e d , d ire c t drive . In  
f irs t-c la s s  condition . W ill be sold a t  a  
b a rg a in  to  firs t p a rty . A ddress H azle ton  
B ak in g  Co , H azle ton . P e n n sy lvan ia . 582 

If  you a re  th in k in g  of go ing  in  b u s i
ness, selling  o u t o r m ak in g  an  exchange, 
place an  ad v e r tis em e n t in  o u r business  
ch an ces  colum ns, a s  it  w ill b rin g  you in 
touch  w ith  th e  m an fo r w hom  you a re  
looking—T H E  B U SIN E S S M AN .

W E  sell a ll k in d s  of m erch an d ise  stocks 
and  fix tu res  fo r cash  a t  a  p rofit over an d  
above cost. W rite  u s  fo r d e ta ils. Robt. 
J. W illiam s Sales Co., Independence,
M issouri. _________________________583

W an ted  — C om m unication  w ith  any  
d ru g g is t w ho w ish es  a  re lie f clerk. 
T w e n ty -e ig h t y e a rs  in th e  d ru g  business. 
J . L. Congdon, P e n tw a te r , M ichigan. 585

F o r Sale Ct  R en t—Good, c lean , p ro fit
ab le  business  and  m odern  build ing , e s ta b 
lished  over tw e n ty  y ears , in  N o r th 
w este rn  M ichigan. Srtock co n sis ts  of 
s tap le  d ry  goods, g e n ts ’ and  lad ie s ’ f u r 
n ish ings, shoes, etc. I w ish  to  re tire . 
A bout $12.000 w ill han d le  th is  m oney
m ak in g  business. F o r  p a rtic u la rs , a d 
d ress  No. 587, c a re  M ich igan  T rad esm an .

587
FO R SALE?—I hav e  n 'n e te e n  % -ac re  

lo ts  le f t on m y C rescen t H e ig h ts  p la t on 
E a s t  L eo n ard  s tre e t . W hy  re n t w hen 
you can  buy  close-in  desirab le  lo ts  on 
such  easy  p a y m en ts?  Do business  d i
re c t w ith  ow ner. FR A N K  ARM STRONG, 
A lanson, M ichigan.__________________ 588

F o r  Sale— L ocated  on cem en t d rivew ay  
on one of m ain  bu sin ess  s tre e ts  of G rand 
R apids, w e w ill sell o u r g en era l s tock  and 
s to re  bu ild ing , w ith  e stab lish ed  tra d e  
a n d  good will. S tock  will in v en to ry  
ab o u t $5,000. A ddress  No. 473, c a re  M ich
ig an  T rad esm an .____________________ 473

F o r Sale—M eat an d  g rocery  business 
loca ted  in one of b e s t c itie s  in S ta te . 
Selling reasons, go ing  W est. S tock  w ith  
fix tu res  in v en to ry  ab o u t $4.000. A ddress 
No. 572, care  M ichigan T rad esm an . 572

F o r  Sale—F ir s t- c la s s ,  u p - to -d a te  m ea t 
m a rk e t w ith  sau sag e  m a n u fa c tu rin g  in 
connec tion ; fir3 t-c la ss  m ach in ery ; a  new  
m a rk e t b u t a n  old business fo r  tw e n ty -  
seven years. R eason  fo r  selling, m y 
h ea lth  is g iv in g  out. A good loca tion  in 
a  good city . Good chance  fo r good live 
p a rtie s . T e rm s m ade  easy  fo r r ig h t 
p a rty . A ddress No. 574, care  M ichigan 
T rad esm an . 574

F o r Sale—A -l  c a s h -a n d -c a rry  g rocery  
in  c ity  of 6,000. T he  lead ing  s to re  in 
th is  c ity . R eason  fo r selling, leav ing  
s ta te .  J. J . Caldwell, Oconto, W isconsin.

564
F o r Sale—$6,000 s tock  of h a rd w are  and  

fix tu res  a t  a  r ig h t price. W ill de liver 
s tock  to  depot. R easons fo r selling, poor 
h ea lth . A ddress E d . R ohrs, R idgeville  
C orners. Ohio. ____________________573

A T T E N T IO N  M ER CH A N TS—W hen  in  
need of d u p lica tin g  books, coupon books, 
o r co u n te r  pads, drop  u s a  card._ We 
can  supp ly  e ith e r  b lan k  o r p rin ted . 
P rice s  on app lication . T rad esm an  Com - 
pany , G rand  R apids._____________________

F o r Sale— Stock g en era l m erchand ise , 
shoes, rubbers , g roce rie s  an d  crockery , 
a lso  fix tu res. A good business, doing  
$50,000 p e r year. $20,000 buys th e  ou tfit. 
S to re  25 x 90, can  be leased  a t  $400 p e r 
y e a r  o r b o u g h t fo r $4,500. A b a rg a in . 
A ddress No. 568, care  M ichigan T ra d e s 
m a n _____________________ ___________ 568

W an ted —S econd-hand  safes. W ill pay  
spo t c ash  fo r a n y  safe, if in reasonab ly  
good condition. G rand  R ap ids  Safe  Co., 
G rand  R apids. __________________________

B E S T  B U SIN E S S BLOCK; B E S T  LO 
CATION, IN  M OUNT PL E A SA N T , b e st 
tow n in  C en tra l M ichigan T h ree  sto ry , 
th re e  fro n ts  66 x  132 an d  b a sem en t; solid 
b rick  c o n stru c tio n ; co rne r; all w ell r e n t 
ed. W ill tra d e  fo r fa rm  p ro p e rty ; m u s t 
be free  and  unencum bered . N o tra s h  
w an ted  a s  th is  is  a  g ilt edge p roperty . 
P ic tu re  sen t on ap p l’cation . W . J . Coop
er, M t. P le a sa n t, M ichigan. 577

W an ted —Live salesm en , w ho call on 
th e  re ta il  g roce rs  and  b u tch e rs  tra d e  
th ro u g h o u t th e  S ta te , to  sell a n  e s ta b 
lished  food p roduc t in  con junction  w ith  
th e ir  o th e r  line. Only those  w ith  A -l  
selling  a b ility  considered  A ddress P o s t 
Office Box 542, D etro it, M ichigan. 571

W ill pay cash for w hole or part stock« 
of merchandise. Louis Levlnsohn, S agi
naw. M ichigan. 757

Cash R egisters (all m akes) bought 
sold, exchanged and repaired. REBUILT  
CASH REGISTER CO., Incorporated. 1 «  
North W ashington Ave., Saginaw, M ich
igan. 128 _

P a y  spo t cash  fo r c lo th ing  an d  fu r 
n ish ing  goods stocks. L. S ilberm an , 106 
E. H ancock, D e tro it. 566

D E N A T U R E D  A L C O H O L  
P O IS O N  L A B E L S

In conform ity  with the requ ire
m ents of the  new regulations of 
the In terna l Revenue D epartm ent, 
we are prepared  to furnish special 
poison labels for use in selling De
natured  Alcohol, prin ted  w ith red 
ink on regular gum med label paper, 
as follow s:
500 ..............................................  $1.25

1,000 ............................................ 2.00
2.000 ..............................................  3.50
5.000 ..............................................  7.50

All orders promptly executed.
Tradesman Company

Grand Rapids

Watson-HigginsMlg.Co.
GRAND RAPIDS. MICH.

Merchant 
Millers

Owaad by Merchants

Products told by 
■erebuts

Brand Recommended 
. by Merchants

NewPerfection Flour
Packed In SAX OLINPaper-lined  

Cotton, Sanitary Sacks



32
------------------------------- -----------------------------------------  M I C H I G A N  T R A D E S M A N  „  .November 26, 1919
G ENERA L W O O D ’S O PP O N E N T S xt , — " '----------------------------------- -------------------

T hree cUsses have served „„«ice Bm „ i T , o  c o Z  Z t o Z Z  ^  * £ * » - * »  * *  ‘•aa.per
Wood musT" h ayS a Z  Le° nard factor!es- There is >™  quite a bit 52.50; Northern Spyf J3@3 50- Greeu- n  w  V,r8'”,a-
bearer oi th R n  St!mdard ° f mov™ e”' “  a « ¡» " « ¡c  way with tags, »2.50; Baldwins, ¿ 3 0 ;  'Russets r ToI" f  P=' 5 lb. basketbearer of the Republican party next an undertone of strength to the mar- $2. ’ 1 trom Florida.
anVT»! 6 pro'Ge™ ans> the Pro-Irish, ket. Quite another story must be Bananas—$8 25 per 100 lbs o  ----------------- --------

d the union labor element. All written of canned foods. Vegetables B eets—Si -’ 5 Der bu G eneral C onditions in W hea t and

Z Z r L T V 0 VOte againSt WOOd «  dUl1 the ° " ly b- n e s s  o fV o n se! B u ^ r - S e  M arket is rig h t active Fl0Ur-
labor esDedali e Uni° n QUence being in future P ^ s  which are a t an advance of about 2c over a week ™ te n ,for the d e s m a n .
¡nation as a threat and^h ll n°m~ ^  grades with a decided ago> with a reported verv light sup- t h  /  ! ^  ^  hiSt°ry ° f

It is evident T  a enf ’ Preference for fancy. Fruits are slow, ply on high-grade goods.' The make Indianapolis gram trade, soft win-
such issue h t T " ’ t a t -]f any especialIy 3,1 water stocks. Bakers is the shortest of the year We do , WES S° ld ° Ut ° f that m ar‘
mm • ?. M bC madC m tHe Can n0t Use them because of the not look for any relief from the ores ^  b>' a° IndianaPol>s grain concern
su ffere inande W r a T w o T t h  V  SUgar shortage and Preservers are not ent scarcity of fresh butter for two t0 J *  Shipped t0 MinneapoIis-
er should he i-, ti, • m gai.n" ,nterested. Fish shows only a routine or three weeks. Local dealers hold ^ bls new development indicates
patriotic portion o tth ttm erican  p e t  - _____________  extra creamery at 67c and firsts at ^ t  while spring wheat and hard win-
pie that the pro-Germans the n -------------=  61c- Fnnts. 2c per lb. additional. Job- " heat may not advance much, if
Irish, organized labor o r a n v o f h e r  ° OD  S P E E D  P R IN C E  A L B E R T . bers Pay 50c for No. 1 dairy in jars  any m ° re for the tim e being, th at 
class, clique or J f h V e W e d ' t ? r  ^  ^  “ “  tbe l e s s o r  to  the a” d 4° c pa^  ^o ck . - h e a ts  will be higher because of
lines against W ood, and you will English throne as fishem an, as hunter C abbage-$4.50 per 100 lbs. tb * new demand from  a « unusual
come as near as possible to  solidify- of b,g gam e- as hail-fellow with his C arro ts— Local produce dealers pay ~ Ce'
ing the U nited S tates in favor of him old com rades of the war. W e have 9° ^  and sel1 at $1 yer bu- V 7  n a t“ rally  M inneapolis m illers

The pro-G erm ans m ay be a -a in s t heard that his Htt1e speeches were s0 Celery—30c per bunch; jum bo. 50c. " ° uld not draw  w heat from  Indiana,
him because he did w hat he could to happy tb a t no one could say which C e le ry -C ab b ag e -? !.25 per doz. ™ 1S’ f  1SS° U"  and K ansas if they
prevent their b lood-brothers from parts of thcm  were extem pore and Cocoanuts—*1.40 per doz. or $10.50 ld g ^  w bat they  w anted else-
w inning the war. T he Sinn Feiners which had been prepared—or wheth- Pec sack ot 100. here, bu t the  very  fact they are
may be against him fo r the same c r ' in fact’ they  were not a ltoge ther C ranb ern es— Late H ow es com- dra- in& w heat front these sources in
reason. although we do not believe h° rn of the m om ent. In none o f his m and $10‘75 Per bbI- a "d  $5.50 per lCates a S6nous shortage in their
they  will have the support of Irish- Varied activities has he offered the ^ bbL OW" sectlons of choice nulling grades,
men who w anted the U nited S tates sm allest loophole to the darts of ma- Cucumbers H o t house, $2.50 per H ard  w inter w heat suffered a de-
to  win and Germ any to lose. As for Iice or of scorn: in all of them  he has d° Z' d in e  ° f 4@5.c per bushel, but is hold-
union labor. General W ood’s activ- exhibited the g reat gift of personality  E ggs—T be m arbet is firm on freslv- firm again. T his is not a t all sur-
ities in the carry ing  out of bis o rders tbe gb^  ° I  being whole-heartedly. re °eipts on about the same basis as prising, for the Grain C orporation
as a soldier were lim ited to  the sup- exuberan tly  and m ost agreeably him- a week ago. Storage eggs are in am- and G overnm ent Agencies have en-
pression of violence. T he violence ?eE' E or women he has the grace. p ê sllPPbr and the m arket rem ains deavored to create a "bearish” senti-
was m ainly th a t of ignoran t union tbe d ’?n ity  and the charm  of the steady at unchanged prices. W e are rnent, desiring, of course, to  reduce
men. inspired by T. W . W . union lead- princes of Ie?rend and rom ance; for 110t likeIy to bave much change in the the cost of bread stuffs,
ers of tbe F o s te r  stripe. I t  is not to  men be has the qualities of good !1Car fu ture- Local jobbers are pay- How ever, as predicted earlier, this
be believed tb at honorable American sportsm anship  and good fellowship. !ng  64c for candIed- fresh, loss off, has made no m aterial difference in
labor—the great m ass of sturdy work- AH tb a t- as the practice of royalty  includin® cases- Gold storage holders prices. F lours as a general thing
ers who refuse to  bend their necks now poes- is precisely w hat be should f re . feedln"  out their stocks on the have held firm, and very likely will
to  union ty ranny—bolds anv grudge bave ' Any dem onstration  of a tow - r>aS1S OI 52c for candied firsts. 45c for hold firm. T here will probably  be
against tbe man who pu t down an- erin?  outlook into the future, o r of >eco,lds and 41c for checks. soft spots in the m arket, and. un-
archv in a city w here American work- tbe sta tesm an’s vision of fire, would Garlick—90c per lb. doubtedly, the trade will be acting
ingmen w anted to  w ork and were pre- have been notably  out of place. G rapes— California E m perors. $3.25 wisely to  buy flour for the tim e being
vented by foreign Bolsheviki. per crate and $7.50 per keg; Spanish as they need it, although for a long

“ v  , M alagas. $12^fl5 per keg. pull we are  firmly of the belief that
ST R O N G  B U Y IN G  M O V E M E N T . the proh!b i t i o T i a T L ? d T e n  und ' ’'l ■ ^  E ru it~ ?4'25 p"  case for all a t least the p resen t range of prices

I t  is seldom there  „  so wide a cover such ™ a  ° f wUI be - a - ta in e d . In all probability
difference in aspect as there  is a t still exists, we h a V Gr Cen O n i o n - S h a l l o t ^  $1 per tb e rc will be an advance from  th is
p resen t m canned foods and dried tion at !ast ,.un  of a differen s ^ r '  d° Z‘ h3" 3 bCf° re the ° eW cr° P of w h^ t
fru iL . T here  is no th ing  in tins which Open sales have ceased Real f i J '  Lem ons—California, $8 for 300s and ,s harvested  in 1920.
is show ing even a norm al demand. w ater has been driven . Z  tX r~ ^ °  f° r 24° S and 360s- G overnm ent flour is not popular
anZ Z  7 5 t h H- e x C e p Z ° n \ o f  p l n e -  afed retirement of the family cuo- Lettuce-Iceberg. $7.50 per crate of W!th the housewife, and will not be.
band " « T -,neS.‘ , n otber board, or is held in storage again t 3 to 4 doz- heads: hot house leaf has Tbe very best guabty flour is desired
d i " l r of°th een S d e  t v  r  f T  3 POSSibIe brcak in tbc clouds V t  ^  ad— ed in price by the new -  bome baking. The women have
obiert nf atf t* ' ,  men are still seen intoxicated on the growers’ association to 22c per lb. iad 31 they want of war flour and
obiect of attention on tbe part of £treets. Who are they T d  where do Melons-Casaba $3 2 5  'tS hke' As a matter of the
ier r«vm g°m n7eem enT thaen h a ^ b "  thCy ^  it? T be experience of o ther O nions -  C alifo rn ia ' A ustralian “ “  ^  S am eg rad e  of flour
experienced in some tim e t  h  commUnities th at have undergone Brm™. ?5.25 per 100 lb. sack; Cali- l .  i f  ^  »s offering at just
j_ nrofTrpc. _lt1in . * h  been prohibition in years past teaches us fornia W hite, $5.50 ditto ; Spanish . T & figUfe’ ard P °ssibly some-
evidences that thV st THey 3re the men who cannot live *3-35 P^r crate for either 50s or 72s; "ff31 °TTer’ tha" th.C Government can

. rength of the without it. or think thev can't• who home grown, 85c per 100 lb sack ’ However> mills that place high
flurry has been spent. Nuts also have would pay anv price and run v Orange— Late Valencias' $ 5 grade fl^ r s  on the market would cer-

7 ' . * « ^ "  3 *  to it. Thev ere "he men Z  V alend's « » X  ^  '"se ,h' ir b » t a ,„  if they were
and. anticipating Thanksgiving, there pay twelve or fourteen dollars a ouart Potatoes-H om e grown' $ 1 7 5  nPr -° PUt ° Ut the qua,ity of flour °f-
V te V '"  V V V h ou ttOCV n? UP by rC' f° r an-vthing tbat looks hard and red h»': Baking from Idaho. $4 per box V  'V  Go.^ernment under their
tader. throughout the country. and ask not whether it be wood alrn Poultry— ReivWc t n  mt, f  . . ‘ chcice brands. Without a question of
Prunes and raisins have led in im- hoi benzine varnish , • . , , , * ceipts for Thanksgiving a doubt, the demand for high grade
non,,nee In the present hnvlnn drive, wh;ie ^Todernte drinter I  “" f  ‘ " T  ■ ^  «ours wffl he maintained, and price!

z f  t '6drhA r ° " '  wm are bound to hold i s ? r sh * ° rstocks heen heavier. Tp p L h l !  ¡r t  .o -  men whose dripkipp ipvolved Tprkeys. voppg Toms a»d heps.. 2S= Lloyd E. Sm.th.

X j r s r  ha rf T id' r ;  to  .......................%  « • « « « « « « „
time cb * yt r? baVecV d a . bard more capful of the linings of their Geese ............................. prison board in diverting the sale of
q u irem enV  V n V V f a c t  f t rC'  pto”iacb ‘; and the contents of their Fowl, heavy, over 4 lbs "  s-tc h,nder twine from the regu lar imple-
l  CaTfV nia the s e V V ’ " a '*  7 ° P ? ° cfeetbooks- T he m oderate drinker Fowl, l ig h t  under 4 lbs.' u  m ent trade to  the ^ st mills and ele
m ent -bn ' a  “ S de-v eI° P ' on the way to  extinction with tbe Springs, all average o1r '  a t° ri’ of the S tate cannot be too
m ent .how s th a t a sm aller per cent. passing of the lim ited supply of the Old Cox .......................  .1  Strongly condemned. because it re 
t a n  anticipated was evaporated. As cellarette. but tbe awful example is Radishes H ot u ’,’ ...........^  verses a11 tb e principles of good busi-
canne. " T  3PParentIy' in st51! a" ^ fu t  example. Selective pro'- bunches ’ * *  ^  " * * *  practice and introduces an ele-
c, ,ned peaches, a hea\w percentage hihition has come at last but it mav c ni„ ci, „ ment of bad faith and merchandizin'*
was tipped. Apricots show a parallel he described as p p „ , S  X  J q u a s h - ,2  per ,00 ,b. for Hub- „„fairpess which cappo, be

strongly condemned.


